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Victrola  XVI,  $200 

Victrola  XVI,  electric,  $250 

'  \       Mahogany  or  oak 


instrument  by  which  the  value 
nusical  instruments  is  measu  d 


TEtfS  VOICE" 


THE   TALKING   MACHINE  WORLD 


NEBRASKA  CYCLE  CO.  ENTERTAINS 

Victor  Distributor  in  Omaha,  Neb.,  Provides 
Dinner  and  Dance  for  Employes — Prizes  for 
Best  Prospects — Some  Pleasing  Features 

Omaha,  Neb.,  January  3. — A  most  enjoyable  din- 
ner, dance  and  entertainment  was  given  by 
Mickel's  Nebraska  Cycle  Co.,  to  their  employes 
on  Friday  evening  of  last  week  at  the  Rome 
Hotel  here.  There  were  about  seventy  people 
present,  all  being  in  the  employ  of  the  firm. 

The  feature  of  the  evening  was  the  entertain- 
ment which  came  immediately  after  the  banquet. 
This  consisted  entirely  of  home  talent  and  the 
Viotrola  was  given  prominence  in  that  it  was 
used  in  the  accompaniment  of  singers  and  in- 
strumental soloists.  Remarkable  tone  tests  were 
given  by  Miss  Phyllis  Tebbins,  who  sang  the 
"Jewel  Song,"  from  Faust  with  the  record  by 
Mme.  Melba,  and  by  Hugo  Heyn,  who  played 
"Iffa-saffa-dill,"  record  No.  17092,  on  the  Xylo- 
phone with  Mr.  Reitz's  record  of  the  same. 

Master  Geo.  Mickel,  Jr.,  seven-year-old  son  of 
Geo.  E.  Mickel,  was  determined  not  to  be  out- 
done by  his  sister  Gladys,  who  played  an  excel- 
lent violin  solo,  so  he  sang  a  song  which  would 
have  done  credit  to  anyone  twice  his  age.  The 
program  also  included  an  excellent  solo  dance 
by  Miss  Nellie  Green,  a  dialogue  by  Mr.  and 
Mrs.  H.  W.  Stewart,  a  recitation  by  Lafayette 
Gilmore  and  a  duet  by  Prince  Lei  Lani  and  Miss 
Gladys  Mickel,  who  played  the  ukulele. 

The  menus  were  unique  in  that  they  were  in 
burlesque.  Even  the  Victor  dog,  which  is  so 
familiar  on  the  trade  mark,  was  displaced  by 
a  howling  pup,  and  considerable  laughter  was 
created  by  the  general  make  up  of  the  menus. 

Cash  prizes  were  awarded  by  Will  E.  Mickel 
to  the  employes  who  turned  in  the  most  pros- 
pects which  resulted  in  sales. 

This  party  marks  the  conclusion  of  the  most 
successful  year  in  the  history  of  the  Nebraska 
Cycle  Co.,  and  was  the  result  of  Geo.  Mickel's 
idea  that  "all  work  and  no  play  makes  Jack  a 
dull  boy." 


was  reviewed  in  The  World  some  months  ago. 

The  Phonodeik,  resembling  a  stereopticon,  is 
the  only  machine  which  can  photograph  and  pro- 
ject an  image  of  a  sound  wave.  The  speaking  or 
singing  voice  records  its  sound  waves  on  a  sensi- 
tive glass  diaphragm.  The  white  spot  dancing  , 
on  the  wall  is  the  effect  of  the  voice  upon  the/ 
diaphragm,  projected  through  revolving  prisms/ 
like  a  motion  picture  to  the  screen. 

Prof.  Miller  explained  that  the  machine  pho- 
tographed the  vibrations  of  the  hunun  dia- 
phragm which  governs  the  volume  and  cadences 
of  the  voice  and  projected  them  in  thi  screen 
magnified  40,000  times.  He  then  slipped  a  pho- 
tographic negative  of  the  voice  of  Caruso  into 
the  projector  and  on  the  screen  appeared  a 
broad,  varying  spot  of  light  which  gyrated  and 
spiralled  and  darted  about  with  the  regularity  of 
a  waterbug  on  a  pool. 

A  Tetrazzini  negative  showed  a  delicate,  fine 
pencilled  dancing  path  of  light  and  then,  by 
means  of  a  record  of  the  Sextet  from  Lucia,  it 
was  shown  that  the  individual  characteristics  of 
the  singers  could  be  traced  in  the  orgy  of  con- 
volutions of  light  splashing  over  the  screen. 

Prof.  Miller  spoke  the  word  "War"  into  the 
machine  and  a  confused  irregular  blot,  flashed  up. 
"Peace"  in  contrast  was  a  regular,  delicately  out- 
lined glow. 


SEMIANNUAL  COLUMBIA  CATALOG 

Of  Double  Disc  Records  Recently  Sent  to  the 
Trade  an  Interestingly  Arranged  Volume 


REPORTS  UNPRECEDENTED  BUSINESS 

Stock  of  Schmelzer  Arms  'Co.  Entirely  Cleaned 
Out  by  Holiday  Demands,  Declares  Manager 
Trostler — Dealers  Should  Recognize  Wisdom 
of  Placing  Orders  Well  in  Advance 


THE  PHONODEIK  INTERESTS 

Prof.  Miller's  Demonstration  of  Instrument 
Which  Photographs  Vibrations  of  the  Human 
Diaphragm  Interests  Associated  Scientists 


Somewhat  prosy  discussions  of  economic  and 
social  theories  advanced  at  the  section  of  the 
Associated  Scientists  gathered  at  the  School  of 
Mines,  Columbia  University,  were  diversified  on 
December  27,  by  a  demonstration  of  the  phono- 
deik, a  device  for  photographing  the  human 
voice.  It  was  set  up  and  exhibited  by  Prof.  Day- 
ton C.  Miller,  of  the  Case  School  of  Applied 
Science,  at  Cleveland,  whose  interesting  work 


Kansas  City,  Mo.,  January  4.— Arthur  A.  Trost- 
ler, manager  of  the  talking  machine  department 
of  the  Schmelzer  Arms  Co.,  reports  that  the 
business  for  the  month  of  December  was  the 
largest  in  the  history  of  the  house  and  that  the 
entire  year  of  1916  shows  a  phenomenal  increast 
in  business  over  1915. 

"To  say  that  we  were  busy  during  the  holidays 
would  be  to  express  it  mildly,"  stated  Mr.  Trost- 
ler, "and  when  Christmas  came  we  were  cleaned 
out  like  a  whistle.  The  dealers  bought  anything 
and  everything  just  so  it  had  the  Victor  trade 
mark  on  it,  and  our  record  business  was  phe- 
nomenal. The  bright  spot  was  that  the  dealers 
realized  the  shortage  and  aporeciated  our  po- 
sition which  made  it  a  little  better  to  bear.  It  is 
safe  to  say  that  when  the  traveling  men  go  over 
the  country  early  in  the  present  year,  and  urge 
their  dealers  to  stock  up,  the  dealers  will  be 
ready  to  listen  and  will  not  feel  that  the  jobbers 
are  trying  to  load  them  up.  If  we  have  the 
good  fortune  to  increase  our  business  in  the 
same  proportion  during  1917  over  1916,  as  we 
did  in  1916  over  1915,  we  will  be  spoiled." 


I  The  advertising  department  of  the  Columbia 
Graphophone  Co.,  New  York,  sent  out  to  Co- 
lumbia dealers  recently  its  regular  semi-an- 
nual catalog  of  Columbia  double-disc  records. 
This  catalog  lists  all  records  issued  up  to  and 
including  the  December  supplement. 

There  are  one  or  two  changes  in  this  catalog 
as  compared  with  previous  editions,  although, 
on  the  whole,  this  publication  follows  out  the 
general  form  and  arrangement  of  the  Columbia 
record  catalogs  issued  the  past  year  or  so.  The 
Columbia  Co.  has  received  a  great  many  letters 
from  its  dealers  throughout  the  country  stating 
that  they  are  well  pleased  with  the  present  plan 
of  the  Columbia  record  catalog,  and  that  it  af- 
fords their  patrons  maximum  convenience 
and  service.  The  company  has  therefore  re- 
tained the  general  make-up  of  the  most  recent 
editions,  adding  a  few  improvements. 

The  most  important  change  in  the  new  cat- 
alog is  the  addition  of  a  new  division  which  is 
termed  a  "classified"  division.  In  this  division 
records  are  listed  under  each  individual  artist's 
name.  This  means  great  convenience  to  both 
the  dealer  and  the  customer  in  locating  records 
by  favorite  artists.  In  order  to  keep  the  cat- 
alog concise,  instrumental  artists  are  not  in- 
cluded in  this  section,  as  they  can  readily  be 
found  under  the  instrument  played.  The  three 
grand  divisions  of  the  last  catalog  remain  the 
same;  selections  arranged  alphabetically  accord- 
ing to  title,  the  tinted  section  of  grand  opera 
and  concert  artists,  and  the  classified  section 
where  records  are  arranged  under  subject  heads' 
according  to  class  of  music. 

The  cover  of  the  new  Columbia  record  catalog 
is  deserving  of  special  mention,  as  it  is  one  of 
the  most  artistic  covers  that  has  made  its  ap- 
pearance in  some  time.  The  cover  is  designed 
to  resemble  leather,  and  the  effect  is  carried  out 
so  successfully  that  the  casual  observer  almost 
invariably  believes  that  the  cover  is  made  from 
leather. 

The  December  Columbia  record  catalog  em- 
bodies selections  from  a  number  of  famous 
artists  who  have  been  engaged  by  the  Columbia 
Co.  during  the  past  few  months.  Among  these 
are  Maria  Barrientos,  the  famous  operatic  so- 
prano; Hipolito  Lazaro,  the  celebrated  Spanish 
tenor;  Johannes  Sembach,  the  world's  greatest 
German  operatic  tenor;  Eddy  Brown,  a  violinist, 
who  has  been  remarkably  successful  on  the  con- 
cert stage;  Helen  Stanley,  a  prominent  operatic 
soprano;  Karl  Jorn,  a  very  successful  German 
lyric  tenor,  and  many  others  who  are  at  present 
recording  for  the  Columbia  Co. 


You  Can  Bank  on 


The  EASTERN 
TALKING 
MACHINE 
OMPAN Y 


177  TREMONT  ST. 


BOSTON 


EASTERN 
VICTOR 
SERVICE 


Delivering  records  as  ordered 
both  in  quantity  and  kind,  plus 
suggestions  for  the  dealer's  sales 
department,  constitutes  a  service 
which  you  can  bank  on  in  two 
ways. 
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Victrola  X,  $75 

Mahogany  or  oak 


Victrola  VIII,  $40 

Oak 


Victrola  XVI,  $200 

Victrola  XVI,  electric,  $250 

Mahogany  or  oak 


Victrola  supremacy 

The  supremacy  of  the  Victrola  is  linked  with  the 
world  s  greatest  artists. 

The  prosperity  of  the  music  trade,  the  success  of 
Victor  dealers,  are  the  natural  result  of  this  overwhelm- 
ing supremacy. 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.  S.  A. 

Berliner  Gramophone  Co.,  Montreal,  Canadian  Distributors. 

Important  Notice.    All  Victor  Talking  Machines  are  patented  and  are  only  licensed,  and  with  right  of  use  with  Victor 
Records  only.    All  Victor  Records  are  patented  and  are  only  licensed,  and  with  right  of  use  on  Victor  Talking  Machines  only, 
Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special  processes  of 
manufacture;  and  their  use,  except  with  each  other,  is  not  only  unauthorized,  but  damaging  and  unsatisfactory. 


Albany,  N.  Y  Gately-Haire  Co.,  Inc. 

Atlanta,  Ga  Elyea-Austell  Co. 

Phillips  &  Crew  Co. 

Austin,    Tex  The  Talking  Machine  Co.,  of 

Texas. 

Baltimore,   Md  Cohen  &  Hughes 

E.  F.  Droop  &  Sons  Co. 
H.  R.  Eisenbrandt  Sons,  Inc. 

Bangor,  Me  Andrews  Music  House  Co. 

Birmingham,   Ala.. .  Talking  Machine  Co. 

Boston,    Mass  Oliver  Ditson  Co. 

The  Eastern  Talking  Machine 
Co. 

The  M.  Steinert  &  Sons  Co. 
Brooklyn,  N.  Y  American  Talking  Mch.  Co. 

G.  T.  Williams. 
Buffalo,  N.  Y  W.  D.  Andrews. 

Neal,  Clark  &  Neal  Co. 

Burlington,   Vt  American  Phonograph  Co. 

Butte,   Mont  Orton  Bros. 

Chicago,   III  Lyon  &  Healy. 

Chicago  Talking  Machine  Co. 

The  Rudolph  Wurlitzer  Co. 

Cincinnati,  O  The  Rudolph  Wurlitzer  Co. 

Cleveland,  O  The  W.  H.  Buescher  &  Sons  Co. 

The  Collister  &  Sayle  Co. 

The  Eclipse  Musical  Co. 

Columbus,  O  The  Perry  B.  Whitsit  Co. 

Dallas.  Tex  Sanger  Bros. 

Denver,   Colo  The  Hext  Music  Co. 

The  Knight-Campbell  Music  Co. 


=  Victor  Distributors  == 

Des  Moines,  la  Mickel  Bros.  Co. 

Detroit,  Mich  Grinnell  Bros. 

Elmira,  N.  Y  Elmira  Arms  Co. 

El  Faso,  Tex  W.  G.  Walz  Co.  * 

Galveston,    Tex  Thos.  Goggan  &  Bro. 

Honolulu,  T.  H  Bergstrom  Music  Co.,  Ltd. 

Indianapolis,  Ind.. .  Stewart  Talking  Machine  Co. 
Jacksonville,  Fla.. .  Florida  Talking  Machine  Co. 
Kansas  City,  Mo....  J.  W.  Jenkins  Sons  Music  Co. 

Schmelzer  Arms  Co. 

Lincoln,  Nebr  Ross  P.  Curtice  Co. 

Little  Bock,  Ark  O.  K.  Houck  Piano  Co. 

Los  Angeles,  Cal.. .  Sherman,  Clay  &  Co. 

Memphis,  Tenn  O.  K.  Houck  Piano  Co. 

Milwaukee,  Wis  Badger  Talking  Machine  Co. 

Minneapolis,  Minn..  Beckwith,  O'Neill  Co. 

Mobile,   Ala  Wm.  H.  Reynalds. 

Montreal,    Can  Berliner  Gramophone  Co.,  Ltd. 

Nashville,    Tenn  O.  K.  Houck  Piano  Co. 

Newark,   N.   J  Price  Talking  Machine  Co. 

New  Haven,  Conn. ..Henry  Horton. 

New  Orleans,  La.. ..  Philip  Werlein,  Ltd. 

New  York,  N.  Y.. . .  Blackman  Talking  Mach.  Co. 

Emanuel  Blout. 

C.  Bruno  &  Son,  Inc. 

I.  Davega,  Jr.,  Inc. 

S.  B.  Davega  Co. 

Charles  H.  Ditson  &  Co. 

Landay  Bros.,  Inc. 

New  York  Talking  Mach.  Co. 

Ormes,  Inc. 

Silas  E.  Pearsall  Co. 


Omaha,    Nebr  A.  Hospe  Co. 

Nebraska  Cycle  Co. 

Peoria,  III  Putnam-Page  Co.,  Inc. 

Philadelphia,  Pa  Louis  Buehn  Co.,  Inc. 

C.  J.  Heppe. 

Penn  Phonograph  Co.,  Inc. 

The  Talking  Machine  Co. 

H.  A.  Weymann  &  Son,  Inc. 
Pittsburgh,  Pa  W.  F.  Frederick  Piano  Co. 

C.  C.  Mellor  Co.,  Ltd. 

Standard  Talking  Machine  Co. 

Portland,    Me  Cressey  &  Allen,  Inc. 

Portland,  Ore  Sherman,  Clay  &  Co. 

Providence,  R.  I. ...J.  Samuels  &  Bro.,  Inc. 
Richmond,    Va  The  Corley  Co.,  Inc. 

W.  D.  Moses  &  Co. 
Rochester,  N.  Y  E.  J.  Chapman. 

The  Talking  Machine  Co. 
Salt  Lake  City,  U..  Consolidated  Music  Co. 

The  John  Elliott  Clark  Co. 
San   Antonio,  Tex..  Thos.  Goggan  &  Bros. 
San  Francisco,  Cal.  Sherman,  Clay  &  Co. 

Seattle,  Wash  Sherman,  Clay  &  Co. 

Sioux  Falls,  S.  D...  Talking  Machine  Exchange. 

Spokane,  Wash  Sherman,  Clay  &  Co. 

St.  Louis,  Mo  Koerber-Brenner  Music  Co. 

St.  Paul,  Minn  W.  J.  Dyer  &  Bro. 

Syracuse,  N.  Y  W.  D.  Andrews  Co. 

Toledo,   O  The  Whitney  &  Currier. 

Washington,  D.  C. Cohen  &  Hughes. 

E.  F.  Droop  &  Sons  Co. 

Robt.  C.  Rogers  Co. 
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THE  PULLING  TEST-THE  STRENGTH  IS  THERE 

THE  STRONGEST  ALBUM  MADE  at  anywhere  near  its  low  price 


Strength  at  the  Stress  and  Strain  Point.    Practically  Unbreakable  for  Regular  Usage. 


THE  WELL-KNOWN  "NATIONAL"  RECORD  ALBUMS  ARE  ALWAYS  THE  LEADERS 


THE  ONLY  CONVENIENT  AND  SAFE  WAV  TO  PROTECT  DISC  RECORDS 

These  Albums  will  pay  for  themselves  in  a  short  time  by  preserving  Records.      When  full  the  Albums  are  flat 
and  even  like  books.    They  will  fit  in  a  library  cabinet  or  book  case,  or  they  will  lie  flat  on  one  another. 

We  manufacture  disc  Record  Albums  containing  12  pockets  to  fit  the  Victrola  cabinets  Nos.  X  and  XI.  We  also  make  Albums 
containing  17  pockets.    With  the  indexes  they  are  a  complete  system  for  filing  all  disc  Records. 

For  durability,  finish  and  artistic  design,  our  Albums  have  no  equal.  They  are  made  in  the  most  substantial  manner  by  skilled 
workmen.    We  sell  our  superb  Albums  at  big  discounts  to  meet  competition.    Shall  we  quote  prices  ? 

THESE  ALBUMS  ARE  THE  BEST  FOR  VICTOR,  COLUMBIA  AND  ALL  OTHER  DISC  RECORDS 

NATIONAL  PUBLISHING  CO.,  239  s.  American  sr.,  PHILADELPHIA,  PA. 


NEW  QUARTERS  IN  KANSAS  CITY 

Henley-Waite  Music  Co.  Moves  to  New  Ground 
Floor  Location — R.  L.  Murray  Takes  Charge 
of  Company's  Talking  Machine  Department 


SOLD  "TALKERS"  BOUGHT  ON  TIME 

A.  C.  Cardillo,  Brooklyn,  Admits  Disposing  of 
Thirty-nine  Machines  Purchased  on  Instal- 
ment Plan  to  New  York  Dealer 


A  HUMOROUS  WINDOW  DISPLAY 

Michaels  Bros.,  Brooklyn,  N.  Y.,  Inject  Comedy 
Into  Window  Exhibit  in  Featuring  Humorous 
Records  in  the  Columbia  Catalog 


Kansas  City,  Mo.,  January  5. — The  Henley- 
Waite  Music  Co.,  dealers  in  pianos  and  talking 
machines,  has  moved  from  its  old  quarters  at 
920  Grand  avenue,  to  813  Walnut  street.  The 
company  handles  the  Columbia  and,  in  spite  of 
their  unsettled  condition  in  moving,  had  a  very 
good  business.  The  new  quarters  are  on  the 
ground  floor  of  the  building,  and  are  well  situ- 
ated in  the  business  district  of  the  town.  The 
talking  machine  departments  are  being  well 
equipped  and  appointed,  and  will  be  among  the 
best  in  the  town. 

R.  L.  Murray,  who  was  connected  with  the 
Olney  Music  Co.,  in  Kansas  City,  for  thirteen 
years,  recently  accepted  a  position  as  manager  of 
the  talking  machine  department  of  the  Henley- 
Waite  Music  Co.  Mr.  Murray  has  been  in  the 
music  business  from  early  manhood  until  now, 
and  has  been  in  nearly  every  end  of  the  game, 
in  various  cities  throughout  the  country. 


Before  pleading  guilty  to  secreting  mort- 
gaged property  recently,  in  the  Court  of  Special 
Sessions,  Albert  C.  Cardillo,  of  901  Bay  Ridge 
avenue,  admitted  having  obtained  thirty-nine 
phonographs  on  the  instalment  plan  and  having 
disposed  of  them  to  a  dealer  in  Manhattan.  He 
declared  this  man  had  financed  him  in  making 
the  first  payments  on  the  instruments. 

The  specific  complaint  against  Cardillo  was 
made  by  the  firm  of  A.  I.  Namm  &  Son.  He 
got  an  instrument  from  them  and  sold  it  a  few 
weeks  ago.  A  list  of  the  persons  from  whom  he 
got  phonographs  was  given  by  Cardillo. 

Justices  Salmon  C.  Collins  and  Gavin,  sen- 
tenced Cardillo  on  December  29. 


A  "Laugh"  display  is  the  appropriate  title  for 
the  artistic  window  display  shown  in  the  accom- 
panying illustration.    If  ever  a  window  was  cal- 


The  Hammond-White  Manufacturing  Co.,  of 
Nyack,  N.  Y.,  has  been  incorporated  to  manu- 
facture talking  machines  with  a  capitalization  of 
$1,000,000. 


BUFFALO  DEALERS  BANKRUPT 

Buffalo,  N.  Y.,  January  3.— The  Messersmith 
Stores,  Inc.,  Buffalo  furniture  dealers,  who  form- 
erly handled  talking  machines,  have  filed  a  peti- 
tion in  bankruptcy.  They  schedule  debts  of 
$69,039  and  assets  of  $41,727.  On  motion  of  three 
of  the  creditors,  Judge  Hazel  has  appointed  Ed- 
ward L.  Dolson,  of  Buffalo,  as  receiver. 


Place  Album  Orders  NOW! 

We  are  in  a  position  lo  take  care  of  your  album  orders  promptly 
and  adequately.    We  are  offering  the  best  values  from  the 
most  moderate-priced  to  the  finest  metal  back  albums. 
We  have  increased  our  manufacturing  facilities,  purchased  raw 
material  in  large  quantities,  and  can  serve  you  efficiently  and  well. 

NEW  YORK  ALBUM  &  CARD  CO.,  23  Lispenard  St,  New  York 


Michaels  Bros.  Large  Display 

culated  to  draw  laughs  this  Columbia  window 
must  be  considered  as  one  of  the  very  best  of 
the  laugh  producers. 

This  display  was  used  by  Michaels  Bros.,  71 
Smith  street,  Brooklyn,  one  of  the  leading  furni- 
ture houses  in  that  section  of  Brooklyn.  This 
concern  handles  the  Columbia  line  exclusively 
and  has  made  a  specialty  of  attractive  window 
displays. 

One  of  the  most  attractive  features  of  this 
display  are  the  showcards,  which  call  atten- 
tion to  the  different  artists  who  make  humorous 
records  for  the  Columbia  Co.  exclusively,  among 
whom  are  Weber  &  Fields,  Al  Jolson,  Bert 
Williams,  Frank  Tinney,  Nat  Wills,  Irene 
Franklin  and  many  others. 


John  H.  G.  Fraser  has  opened  a  talking  ma- 
chine exchange  in  the  Daggett  Block,  Clinton, 
Mass. 
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Victrola  IV,  $15 

Oak 


Victrola  VI,  $25 
Oak 


Victrola  VIII,  $40 

Oak 


Victrola  IX,  $50 

Mahogany  or  oak 


Victrola  supremacy 
is  universally  acknowledged 


The  Victrola  has  time  and  time  again  dem- 
onstrated its  supremacy  in  the  great  things  it  has 
actually  accomplished. 

And  with  genuine  Victrolas  from  $15  to  $400 
it  is  easy  for  every  Victor  dealer  to  reap  all  the 
advantages  that  come  with  such  supremacy. 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  u.  S.  A. 

Berliner  Gramophone  Co.,  Montreal,  Canadian  Distributors 

Important  Notice.     All  Victor  Talking  Machines  are  patented  and  are  only  licensed,  and  with  right  of  use  with  Victor 
Records  only.    All  Victor  Records  are  patented  and  are  only  licensed,  and  with  right  of  use  on  Victor  Talking  Machines  only. 
Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special  processes  of 
manufacture;  and  their  use,  except  with  each  other,  is  not  only  unauthorized,  but  damaging  and  unsatisfactory. 


Victrola  X,  $75 

Mahogany  or  oak 


Victrola  XI,  $100 

Mahogany  or  oak 


Victrola  XIV,  $150 

Mahogany  or  oak 


Victrola  XVI,  $200 

Victrola  XVI,  electric,  $250 

Mahogany  or  oak 
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NEW  YORK,  JANUARY  15,  1917 

NINETEEN  SEVENTEEN  opens  with  the  brightest  prospects 
for  the  talking  machine  industry.  The  past  twelve  months  have 
witnessed  a  steady  growth  in  output  and  prestige,  with  a  steadily  in- 
creasing appreciation  of  the  great  part  which  the  talking  machine  is 
bound  to  play  in  the  musical  education  of  the  American  people. 
To-day  the  talking  machine  is  recognized  as  a  standard  musical  in- 
strument, and  has  obtained  a  position  of  eminence,  not  alone  as  a 
musical  and  educational  factor  in  the  home,  but  in  the  schools  and 
wherever  music  is  playing  a  part  in  uplifting  humanity. 

The  business  situation  to-day  is  full  of  opportunities.  Every 
avenue  of  trade  is  feeling  the  inspiring  touch  of  the  times,  and  it  is 
up  to  the  talking  machine  men  to  make  the  most  of  the  great  possi- 
bilities which  face  them. 

The  new  year  is  bound  to  unfold  many  problems  which  will  re- 
quire broad  gauge  treatment  in  their  elucidation.  The  abnormal 
prosperity  of  the  United  States  is  creating  a  condition  which  may 
compel  a  readjustment  of  our  ideas  concerning  our  present  business 
methods,  and  may  make  necessary  a  complete  re-education,  as  it 
were,  particularly  from  the  standpoint  of  values. 

Costs  in  all  lines  of  manufacture  are  steadily  ascending,  and 
we  may  as  well  make  up  our  minds  that  we  will  have  to  pay  more 
for  everything  during  the  year  just  opened.  In  this  connection  it 
must  be  borne  in  mind  that  while  the  costs  of  all  kinds  of  materials 
have  gone  up,  the  prices  of  talking  machines,  both  wholesale  and 
retail,  have  not  been  advanced  during  the  present  year.  Whether 
this  condition  will  continue  during  1917  is  problematical. 

That  the  new  year  will  not  only  equal  but  eclipse  the  one  just 
closed  is  a  safe  prediction.  Meanwhile,  it  must  be  admitted  that 
1916  marked  the  high  water  mark  in  output  of  talking  machines  in 
this  country.  Trade  during  the  year,  and  particularly  during  the 
holiday  season,  was  unprecedented ;  and  this,  in  a  large  measure, 
was  due  to  the  great  campaign  of  publicity  carried  on  by  the  leading 
manufacturers. 


THE  tremendous  development  of  the  talking  machine  business  in 
this  country  has  been  due  chiefly  to  the  scope  and  character  of 
.the  advertising  indulged  in  by  the  talking  machine  manufacturers, 
backed  of  course  by  the  production  of  products  of  conceded  merit. 
It  is  doubtful  if  in  any  trade  of  equal  size  there  is  spent  such  a  vast 
amount  of  money  for  advertising  in  general  magazines  and  daily 
newspapers,  and  through  other  mediums  calculated  to  impress  the 
reader,  and  bring  about  actual  business  to  the  retailer,  as  in  the 
talking  machine  industry. 


There  has  been,  and  always  will  be  competition  in  the  talking 
machine  field — competition  steadily  growing  in  view  of  the  many 
new  trade  entrants.  In  the  past  this  competition  has  not  affected 
the  character  or  quality  of  advertising.  Various  manufacturers 
pushed  their  own  lines,  naturally,  but  they  contented  themselves 
with  pointing  out  the  good  features  of  their  respective  products ; 
the  quality  of  tone  produced  by  their  machines ;  the  famous  artists 
employed  to  record  for  them,  and  the  thousand  and  one  other  details 
that  make  good  selling  and  publicity  talks.  This  volume  of  advertis- 
ing not  only  brought  business  that  taxed  the  facilities  of  each  manu- 
facturer, but  in  addition  served  to  develop  and  increase  interest  in 
the  talking  machine  industry  in  its  entirety.  It  was,  and  is,  a  sound 
basis  to  build  on. 

Within  a  recent  period,  however,  there  appears  to  be  an  inclina- 
tion to  slide  from  grace  in  the  matter  of  advertising — an  inclination 
to  indulge  in  a  species  of  "knocking."  Space  has  been  devoted  to 
casting  slurs  on  the  other  fellow's  product  instead  of.  using  the  same 
space  to  call  attention  to  some  dominant  feature  of  the  product  being 
advertised.  Some  retailers  and  even  some  manufacturers,  too,  have 
been  equally  to  blame  in  putting  forth  this  sort  of  publicity.  Some 
of  it  has  probably  been  the  result  of  a  preconceived  plan ;  some,  on 
the  other  hand,  has  apparently  been  designed  on  impulse. 


TO  those  of  us  who  have  witnessed  the  amazing  growth  of  the 
talking  machine  business,  along  the  most  dignified  lines — its  de- 
velopment from  a  point  where  the  talking  machine  was  regarded  as  a 
toy  for  children  and  as  a  nuisance  by  the  neighbors  to  a  position 
where  the  instrument  now  is  recognized  as  a  dominant  factor  in 
present-day  music — it  is  not  pleasant  to  see  commendable  traditions 
thus  cast  aside.  If  an  industry  can  develop  as  the  talking  machine 
industry  has  developed  during  the  past  two  decades  by  adhering  to 
clean  advertising  policies  which  appeal  to  the  higher  instincts  of  all 
who  love  the  best  in  music,  it  would  seem  that  the  doctrine  of  clean 
advertising  should  be  so  well  established  that  no  argument  would  be 
necessary  to  insure  its  maintenance. 

There  has  not  been  a  year  recently  when  the  demand  for  talking 
machines  and  records  of  all  kinds  has  not  swamped  the  factories, 
and  been  considerably  in  excess  of  the  output.  In  short,  there  has 
been  plenty  of  business  for  everyone,  without  recourse  to  question- 
able methods. 

Misleading  utterances  appeal  only  to  those  who  do  not  take  the 
trouble  to  investigate.  Intelligent  persons — people  who  think — easily 
discover  the  discrepancies  and  thus  realize  the  weak  position  of  those 
who  overstate  or  misrepresent  their  products.  The  manufacturer 
with  a  product  that  he  has  confidence  in — a  product  that  is  sure  to 
give  satisfaction  to  the  dealer  who  sells  it,  and  the  public  who  buys 
it — should,  if  he  applies  the  proper  methods,  have  so  many  true 
things  to  say  about  his  own  machines  that  he  will  have  no  time  to 
conjure  up  tales  reflecting  on  the  products  of  his  competitor. 

PERSISTENT  "knocking"  in  advertising,  or  other  publicity 
"copy,"  is  more  often  calculated  to  bring  to  the  mind  of  the  reader 
the  idea  that  the  product. being  "knocked"  is  in  possession  of  some- 
thing that  is  causing  the  competitor  alarm — either  it  is  more  popular 
or  has  a  better  value,  or  gives  more  general  satisfaction.  When  an 
investigation  proves  that  the  knocking  consists  of  misstatements, 
such  a  discovery  will  offset  the  effect  of  hundreds  of  dollars  spent 
in  advertising  of  the  proper  sort. 

There  is  such  a  thing  as  fair  comparison,  because  comparison 
is  the  process  which  differentiates  good  from  bad.  Every  business 
man  has  the  right  and  privilege  to  place  his  product  at  the  side  of 
his  competitor's  product  either  literally,  or  through  the  medium  of 
the  written  word.  Every  dealer  is  justified  in  applying  the  prin- 
ciple of  "let  the  buyer  judge,"  because  if  the  product  is  right  there 
should  not  be  undue  effort  required  on  the  part  of  the  public  to 
make  the  test.  Meanwhile,  comparison  which  consists  in  misrepre- 
sentation is  not  only  unethical  but  is  absolutely  unjustified. 

The  worst  result  of  misstating  facts  about  competing  merchan- 
dise is  that  it  destroys  all  standards  of  value  in  the  public  mind,  and 
seriously  damages  the  industry  as  a  whole.  There  is,  in  truth,  no 
such  thing  as  climbing  up  by  pulling  the  other  fellow  down. 

The  talking  machine  industry  is  so  full  of  possibilities ;  has  so 
bright  a  future  that  to  undermine  public  confidence  by  indulging  in 
"knocking"  tactics  on  the  part  of  anyone,  simply  means  creating  a 
new  version  of  the  fable  of  killing  the  goose  that  laid  the  golden  egg. 
No  concern  is  too  small,  or  none  too  big,  to  give  proper  attention  to 
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the  character  of  its  advertising.  Although  all  may  be  competitors, 
they  are  nevertheless  all  members  of  one  big  industry,  and  the 
growth  of  that  industry,  added  to  individual  efforts  and  to  millions 
of  dollars  in  the  aggregate  for  advertising,  means  the  growth  of 
every  factor  in  it. 

In  an  industry  so  young  and  so  promising,  and  for  the  most 
part  free  from  taint,  as  the  talking  machine  business,  there  is  an 
opportunity  offered  for  clean  business  in  the  future  that  should  not 
be  permitted  to  be  killed  through  any  narrow-minded  conception  of 
so-called  enterprise. 

FOR  years  it  has  been  held  that  the  easiest  solution  of  the  talking 
machine  shortage  at  holiday  times,  as  far  as  the  dealer  is  con- 
cerned, is  to  save  a  sale  by  loaning  the  purchaser  a  model  machine 
other  than  that  desired  for  temporary  use,  replacing  it  with  the  de- 
sired model  when  the  new  stock  comes  in.  It  has  come  out,  however, 
that  there  have  been  occasions  when  a  $25  or  $50  model  was  sent  out 
as  a  temporary  substitute  for  a  more  expensive  machine  and  satis- 
fied the  purchaser  so  well  that  he  did  not  want  the  costlier  model. 
A  dealer  out  West  has  beaten  this  game  by  sending  out  machines  of 
greater  value  than  the  type  ordered,  and  in  such  a  case  there  is  no 
chance  of  unprofitable  dissatisfaction.  If  the  purchaser  likes  the 
substitute  machine  better  than  the  model  ordered  it  costs  him  more 
to  keep  it,  as  some  of  them  do.  If  they  still  desire  a  certain  medium 
priced  model  and  insist  on  returning  the  higher  priced  substitute 
there  is  no  harm  done  and  the  original  sale  is  saved  anyhow.  A  lit- 
tle tip  like  this  may  save  some  dollars  in  profit  to  the  talking  machine 
dealers  if  they  remember  it  when  stocks  are  not  complete. 

BY  the  big  business  man,  the  man  who  is  thoroughly  apprecia- 
tive of  modern  business  conditions  and  what  they  entail,  the 
trade  paper  properly  conducted  is  regarded  with  appreciation  for 
the  service  that  it  gives  to  the  industry.  It  is  recognized  as  a 
constructive  force — a  force  that  not  only  serves  to  weld  together 
the  interests  of  the  trade,  but  frequently  steps  out  ahead  and 
points  the  way. 

A  prominent  man  close  to  the  business  of  the  country 
recently  declared,  and  his  views  are  worth  far  more  than  passing 
consideration  :  "The  trade  paper  has  a  mission  and  a  great  one. 
Any  publication  which  tends  to  make  men  deal  more  squarely 
with  their  fellow-men ;  which  tends  to  cut  out  unfair  competi- 
tion, and  which  tends  to  a  greater  degree  of  consideration  for  the 
humbler  ones  (who,  after  all,  do  so  much  to  build  up  any  branch 
of  business)  must,  of  necessity,  become  a  great,  broad,  construc- 
tive force.    The  trade  paper  of  this  kind  is  founded  on  a  rock. 

"And  this  brings  us  to  the  thought  which  puts  in  a  nutshell 
the  answer  to  the  question,  Mow  to  make  a  more  practical  force 
out  of  the  trade  paper?  That  thought  is:  Leadership.  The  busi- 
ness men  of  this  country  need  leaders.  They  really  desire  to  be 
shown.    At  least,  the  more  progressive  ones  do.    And  the  back- 


ward man  today  may  be  a  progressive  tomorrow.  Then  he  will 
adopt  the  ideas  which  today  he  looks  upon  as  so  progressive  and 
so  radical.  If  he  doesn't  adopt  them,  he'll  go  out  of  business,  and 
you  won't  have  to  bother  with  him. 

"Most  business  men  want  to  be  shown,  because  they  are  so 
tied  up  in  their  own  affairs  that  they  naturally  have  no  time  to 
look  up  from  their  desk,  or  their  counter,  or  from  their  machinery 
to  see  what  is  developing.  As  I  said  before,  it  is  the  province  of 
the  trade  paper  to  scan  the  distant  horizon,  see  what  the  develop- 
ments are  going  to  be  and  help  its  readers  prepare  for  them." 


THE  business  world  is  entering  the  New  Year  with  a  con- 
siderable degree  of  uneasiness  regarding  the  effect  on  American 
industry  of  the  cessation  of  the  war  in  Europe.  The  notion  pre- 
vails that  when  the  warring  countries  lay  down  their  arms  they 
will  enter  into  a  battle  for  commercial  supremacy,  and  in  order 
to  get  back  the  great  stores  of  gold  which  we  now  possess,  will 
flood  the  United  States  with  manufactured  products  that  will 
endanger  our  commercial  standing,  not  only  at  home,  but  also  in 
foreign  fields. 

Leading  authorities  do  not  agree  with  this  pessimistic  out- 
look, but  rather  hold  that  the  demand  for  American  products 
will  be  S£»  great  in  the  upbuilding  of  Europe  that  our  trade  bal- 
ance will  not  be  as  greatly  disturbed  as  some  of  the  croakers 
seem  to  think. 

How  much  we  may  accomplish  in  retaining  the  foreign  trade 
we  have  acquired  and  in  building  up  from  that  by  helping  restora- 
tion and  development  on  the  part  of  those  with  whom  the  bulk 
of  any  extensive  or  profitable  trade  must  be  carried  on,  is  the 
real  problem. 

We  shall  have  the  capital ;  to  a  great  extent  we  shall  have 
the  facilities  and  the  material,  or  may  acquire  them  ;  but  shall 
we  be  able  to  exhibit  the  efficiency  and  economy  in  their  use  that 
will  enable  us  to  cope  with  others  on  advantageous  terms? 

We  shall  be  in  no  immediate  danger  of  being  "flooded"  with 
foreign  products  or  hard  pushed  by  foreign  competition ;  in  fact 
for  some  time  we  shall  find  restricted  markets  where  our  best 
customers  have  been  and  are  yet  to  be.  As  those  customers 
recover  ground  and  regain  their  activity  in  industry  and  com- 
merce, with  depleted  capital  and  labor  force,  they  will  do  their 
utmost  to  accomplish  more  than  ever  at  less  cost,  under  the 
burden  they  will  have  to  bear. 

Will  Americans,  without  going  through  such  an  experience 
and  after  having  been  relieved  from  competitive  pressure  for  a 
time,  rise  to  the  emergency  and  make  such  use  of  their  resources 
and  advantages  as  to  hold  their  full  share  of  foreign  trade  as  it 
gradually  recovers  its  volume  and  proceeds  to  increase? 

What  will  be  needed  then  is  something  different  from  what 
we  have  been  going  through  for  two  years  or  have  immediately 
before  us  now. 


Paying  Dividends 

Victor  Dealers  will  have  an  exceptional  opportunity  to  maintain  their  record  departments 
on  a  dividend  paying  basis  in  1917.  Victor  factory  facilities  practically  insure  100  percent, 
efficiency  in  Victor  Record  business  the  coming  year. 

Pearsall  Victor 
Record  Service 

During  1917  will  aim  to  give  Victor  dealers  every  assistance  and  co-operation  in  developing  their 
record  business.  We  are  planning  to  ship  orders  the  day  they  are  received  and  in  every  way  enable 
our  dealers  to  make  1917  their  banner  year. 

Why  not  try  Pearsall  service  this  month? 

SILAS  E.  PEARSALL  CO.,  D.sSJSfW  18  W.  46th  St.,  NEW  YORK 
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KANSAS  CITY  HOLIDAY  TRADE  A  "JOY  FOREVER" 


Publicity,  Window  Displays  and  Hustle  Bring 
Pleased  at  Results  Achieved — New  Building 


Gratifying  Business  Results — Everyone  Highly 
for  Schmelzer  Arms  Co. — News  of  Month 


Kansas  City,  Mo.,  January  S. — Kansas  City's 
talking  machine  business  during  the  holidays 
was  certainly  a  "joy  forever,"  according  to  the 
reports  of  the  dealers  of  the  town.  A  number 
•of  the  dealers  advertised  extensively  through 
the  medium  of  the  local  newspapers,  and  nearly 
all  had  their  display  windows  well  decorated  in 
Christmas  style.  The  trouble  was  not  in  sell- 
ing the  talking  machines,  once  .they  were  re- 
ceived, but  in  getting  shipments  from  the  fac- 
tories. There  seems  to  be  a  general  scarcity 
of  all  makes  in  Kansas  City,  the  Christmas  trade 
apparently  cleaning  out  nearly  all  the  large  deal- 
ers of  the  city.  Many  of  the  talking  machine 
shops  and  departments  added  extra  help  to 
care  for  the  season's  business.  The  $100  ma- 
chine seemed  to  have  the  greatest  call. 

F.  X.  Regan,  of  Thos.  Goggan  &  Bro.,  at 
Galveston,  Tex.,  spent  a  day  in  Kansas  City  re- 
cently on  his  way  East. 

The  talking  machine  trade  at  the  Peck  Dry 
Goods  Co.  this  past  Christmas  season  was  the 
largest  in  the  history  of  the  department. 

K.  R.  Dudley,  an  enterprising  druggist  at  3500 
Woodland  avenue,  has  been  carrying  a  line  of 
Victrolas  for  the  past  several  years,  and  had  a 
nice  business  in  them  during  the  past  month. 

Burton  J.  Pearce,  manager  of  the  Victrola  de- 
partment of  the  J.  W.  Jenkins'  Sons  Music  Co., 
is  on  a  two  weeks'  trip  to  the  East,  where  he 
will  visit  the  factory  at  Camden.  He  will  also 
attend  the  meeting  of  the  executive  committee 
of  the  National  Association  of  Talking  Machine 
Jobbers  at  Washington,  D.  C. 

Mr.  Pearce  was  highly  pleased  with  the  busi- 
ness for  the  Christmas  season.  His  stock  of 
machines  is  entirely  cleaned  out  in  all  the  stand- 
ard lines,  and  the  Christmas  trade  was  greatly 
hampered  by  the  lack  of  machines.  "The  de- 
partment is  badly  crowded  for  room,"  said  Mr. 
Pearce,  "and  we  are  all  anxious  to  get  into  our 
new  quarters."    The  company  has  bought  prop- 


erty on  which  to  erect  a  new  building,  but  it 
will  be  over  a  year  before  the  building  is  likely 
to  be  built. 

Q.  C.  Junkins,  the  new  manager  of  the  E.  E. 
Trower  Music  Co.,  which  handles  the.  Pathe, ma- 
chine, has  lined  up  with  the  work,  and  had 
a  very  good  Christmas  business. 

M.  M.  Blackman  made  a  pronounced  hit  with 
the  Kansa-s  City  Advertising  Club  twice  the 
last  two  weeks,  with  tone  tests,  and  Edison 
concerts.  He  put  on  a  fine  program,  Mrs. 
Forbes  giving  the  tone  test  on  the  violin,  him- 
self and  Miss  Cutler  singing  duets  to  Edison 
instrumental  accompaniments,  at  a  regular  meet- 
ing of  the  club.  They  liked  it  so  well,  that  they 
had  him  do  the  same  at  their  annual  Christmas 
banquet.  On  this  occasion,  incidentally,  Mr. 
Blackman  gave  as  a  prize,  a  first  payment  on  an 
Edison — and  he  received,  in  the  awarding,  thirty 
free  lessons  on  the  cornet! 

E.  E.  McMurtry,  manager  of  the  local  Co- 
lumbia office,  has  had  a  series  of  conferences 
during  the  first  of  the  year  with  his  salesmen, 
Thomas  Devine,  O.  F.  Winship  and  H.  J.  Ivey, 
going  over  policies  and  methods,  and  talking 
oi  the  helps  that  are  planned  for  dealers. 

The  Columbia  branch  in  this  city  has  been 
especially  serviceable  to  dealers  the  last  holi- 
day season,  with  respect  to  advertising.  Most 
of  its  display  advertising  has  been  general,  but 
much  also  was  specific  in  that  it  was  co-opera- 
tive with  the  various  dealers.  It  is  worthy  of 
mention  that  the  Columbia's  local  retail  store 
was  not  exploited  in  this  advertising — yet  at 
that  this  store  showed  a  nice  gain  over  last 
year  in  business.  The  store  is  located  in  the 
heart  of  the  retail  district,  and  thousands  of 
people  pass  it  daily.  It  is  maintained,  how- 
ever, apparently,  chiefly  to  give  this  much  added 
impression  to  the  public  of  the  Columbia  name, 
the  window  displays  being  very  effective. 

M.  M.  Blackman,  manager  of  the  Edison  Shop 


and  manager  of  this  territory  for  the  Edison 
Co.,  is  eager  to  see  the  success  of  the  talking 
machine  department  to  be  added  this  year  to 
the  merchants'  short  course  at  Kansas  State 
University  at  Lawrence,  Kan.  He  declares  that 
every  dealer  and  salesman,  regardless  of  the 
kind  of  machine  he  handles,  should  attend  these 
meetings,  and  it  will  be  the  best  thing  they  do 
during  the  year.  There  will  be  daily  divisional 
sessions. 

Butler  &  Son,  of  this  city,  have  had  a  large 
increase  in  business,  which  is  directly  traceable 
chiefly  to  their  personal  service  to  customers 
and  prospects. 

Harry  B.  Bibb,  for  the  past  eighteen  months 
manager  of  the  Victrola  department  at  the 
Jones  Store  Co.,  has  returned  to  the  Schmelzer 
Arms  Co.  as  manager  of  its  retail  Victrola  de- 
partment. Mr.  Bibb  started  with  talking  machines 
while  on  the  road  for  Ross  P.  Curtice,  of  Lin- 
coln, Neb.,  coming  to  Schmelzer's  in  1912.  He 
has  been  largely  used  for  establishing  retail  Vic- 
trola departments.  He  was  sent  to  Texas  to  in- 
stall such  departments  for  the  Field-Lippman  Co., 
at  Dallas,  Ft.  Worth  and  San  Antonio.  He  re- 
turned thence  to  Schmelzer's  for  two  years,  anc 
then  went  to  Jones'  to  build  up  its  Victrola  de- 
partment, in  which  work  he  was  successful. 

The  Edison  travelers  held  recently  a  series 
of  get-together  meetings  here,  with  M.  M.  Black- 
man,  manager,  going  over  the  plans  for  the  new 
year.  There  were  present  C.  T.  Crawford, 
Clarence  Smith  and  W.  M.  Hinde.  On  the  night 
of  the  23rd  there  was  a  general  meeting  of  the 
Kansas  City  organization,  at  which  gifts  were 
distributed  to  employes  gauged  by  the  time  they 
had  been  in  the  service,  ranging  from  gold  pins 
to  ducks  and  candy. 

The  Schmelzer  Arms  Co.  will  occupy,  prob- 
ably in  March,  a  new  building  erected  for  it,  ad- 
joining its  large  structure  on  Grand  avenue. 
The  building  is  three  stories,  and  probably  will 
house  the  Victrola  department  of  the  company. 

The  talking  machine  department  of  the  Wun- 
derlich  Piano  Co.  reports  a  very  successful  sea- 
son this  year. 


Victor  Dealers  New  Year's  Resolutions 


No.  1 


To  anticipate  further  in  advance  my  requirements  in 

Records  and  Victrolas. 


No.  2 


To  mail  all  my  orders  promptly  to  the  oldest  Victor 
Distributers  in  the  Southwest. 


KANSAS  CITY,  MO. 

Distributers  for  Victor  Talking  Machine  Co. 
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The  more  you  realize  that  in  the  future  of  this 
industry  the  best  results  are  yet  to  come,  the  more 
freely  you  must  admit  that  the  Columbia  is  the  line 
best  worth  the  investment  of  your  time,  your  energy 
and  your  capital.  (Printing  this  every  little  while. 
Proving  it  all  the  time.) 


(Write  for  "Music  Money,"  a  book  "full  of _meat"  for  thote 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


CLEVELAND  TRADE  ADVOCATES  INTEREST;  ON  TIME  SALES 

Holiday   Business   of   Unprecedented   Proportions — Shortage  of  Needles  Aggravating — Meier  & 
Sons'  New  Store — Talkers  for  Board  of  Education — Eclipse  Musical  Co.'s  Attractive  Window 


Cleveland,  O.,  January  4.— Clevelanders  are 
lending  their  co-operation  to  a  movement  that 
is  calculated  to  bring  from  talking  machine 
manufacturers  inclination  to  force  retail  dealers 
to  charge  at  least  6  per  cent,  interest  on  ma- 
chine payments  when  those  payments  are  spread 
over  a  long  period  of  time.  Assistance  for  this 
plan  was  urged  at  the  December  gathering  of 
the  Cleveland  Music  Trades  Association  at  Hotel 
Olmsted.  Wade  H.  Poling,  of  the  Cleveland 
Piano  Co.,  and  Harlan  Hart,"of  the  Hart  Piano 
Co.,  both  Victor  retailers,  pointed  to  the  fact  that 
practically  all  piano  houses  charge  interest  on 
long-time  payments  on  pianos  and  players.  Fre- 
quently, it  was  stated,  the  purchaser  of  a  talk- 
ing machine  inquires  of  the  dealer:  "What  dis- 
count can  I  get  for  cash?"  a  query  bringing  the 
almost  inevitable  reply,  ."None."  Without  aid 
of  the  manufacturers,  it  was  asserted,  the  in- 
terest charge  plan  cannot  be  successfully 
worked  out. 

Description  of  the  holiday  trade  here  is  use- 
less. Talking  machine  dealers,  of  course,  did 
the  greatest  business  ever  put  down  on  their 
books.  It  was  a  business  limited  only  by  dif- 
ficulty in  getting  sufficient  instruments  to  sup- 
ply the  demand.  To  tell  the  truth  and  be  un- 
diplomatic, the  talking  machine  sales  were  so 
far  ahead  of  those  of  pianos  and  players  that 
piano  dealers  were  found  complaining,  despite 
the  fact  that  they  too  did  a  record  business. 

December  saw  the  widest  use  of  newspaper 
publicity  that  local  talking  machine  dealers  have 
ever  known.    A  notable  feature  of  this  was  that 


music  houses  were  using  just  as  generous  space 
for  talking  machines  as  they  were  for  pianos. 
With  two  exceptions  every  advertising  furniture 
house  in  the  city  was  using  space  for  the  push- 
ing of  machine  sales.  The  Royal  Furniture  Co.'s 
new  East  Ninth  street  store  window  contained 
the  most  attractive  holiday  Columbia  display, 
which  may  seem  a  broad  statement  considering 
the  many  beautiful  windows  December  brought. 
The  Eclipse  Musical  Co.'s  Victor  Christmas  tree 
window  was  another  gem. 

Local  dealers  were  troubled  throughout  De- 
cember by  an  aggravated  shortage  in  talking 
machine  needles.  On  the  15th  of  the  month  one 
dealer  reported  that  he  was  unable  to  buy  a 


single  pack  of  needles  in  town.  Softness  of 
needle  steel  was  the  explanation  given  for  the 
shortage. 

L.  Meier  &  Sons,  pioneer  West  Side  Victor 
dealers,  on  December  15,  16  and  18  jointly  cele- 
brated the  opening  of  their  beautiful  new  Clark 
avenue  S.  W.  store  and  the  twentieth  anniver- 
sary of  the  firm's  establishment.  Concerts  were 
held  each  evening  of  the  celebration.  Tasty 
calendars  were  presented  to  visitors.  The  new 
store  contains  ten  record  demonstration  rooms. 

Cleveland  dealers  have  learned  that  to  sell  a 
talking  machine  to  the  Board  of  Education  they 
must  bid  for  the  privilege.  The  board  recently 
voted  $100  be  expended  for  the  replacement  of  a 
Victrola  and  records  stolen  from  the  Mound 
School  last  summer.  Director  of  Reference  and 
Research  C.  W.  Sutton  discovered  the  purchase 
could  not  be  made  without  request  for  bids. 


THE  S0N0RA  DISPLAY  BY  THE  SEA 

Attractive   Window   Display   of  Atlantic  City 
Agency  Receives  Favorable  Comment 


there  was  a  flash  of  white  lights  in  the  tree.  The 
display  was  commented  upon  in  a  front-page 
story  in  one  of  the  local  papers,  under  the  cap- 
tion, "Sonora  Shop  Is  in  Dress  for  Christmas." 


Atlantic  City,  N.  J.,  January  4. — A.  E.  Jardine, 
local  agent  for  the  Sonora  phonograph,  with  an 
attractive  store  at  711  Boardwalk,  is  being  con- 
gratulated upon  the  success  of  his  holiday  win- 
dow display,  which  not  only  drew  the  attention 
of  the  crowds,  but  also  brought  considerable 
actual  business.  The  window  was  decorated 
elaborately  with  blue  and  white  Sonora  signs 
with  a  big  Sonora  phonograph  displayed  in  the 
back.  The  feature,  however,  was  a  beautiful 
Christmas  tree  elaborately  trimmed  with  glass 
birds  of  various  hues,  each  containing  a  small 
electric  light.  The  birds  were  kept  lit  constantly 
during  the  evening  hours  and  at  regular  intervals 


MUSIC  THROUGH  THE  AIR 

Talking  machine  music  by  wireless  is  now 
becoming  a  popular  fad.  It  is  said  that  the 
De  Forest  Wireless  Co.  of  New  York  enter- 
tains quite  a  host  of  people  with  music  by 
wireless  certain  evenings  of  the  week,  while  in 
San  Francisco  recently  a  talking  machine  con- 
cert on  the  roof  of  the  Fairmount  Hotel  was 
enjoyed  by  passengers  aboard  the  Steamer  "City 
of  Para"  when  four  miles  out  at  sea.  The  trans- 
mission in  this  instance  was  by  wireless  tele- 
phone on  the  hotel  and  the  steamer's  radial 
equipment. 


THESE 

ARE  THE  HARVEST  DAYS  FOR 

VICTOR  RECORD  SALES 


YOU  WILL  NEED  THE  VERY  BEST  ATTENTION  OBTAINABLE 
SEND  US  YOUR  ORDERS  — WE  GUARANTEE  SATISFACTION 


r 


ECLIPSE    MUSICAL    CO.,  Distribute 


R 

tors 
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HESE  NEW  EDISON 
instruments  are  equipped 
with  electric  motors,  electric 
automatic  stops  and  complete 
electric  lighting  systems,  thus 
combining  the  historic  design 
of  the  cabinets  themselves 
with  the  most  modern  and 
convenient  equipment. 


French  Gothic 

(OAK)    7  feet  long  and  7  feet  1  inch  high 

Reproduced  from  a  celebrated  cabinet  of  the  reign  of 
Louis  XII,  now  the  property  of  the  French  Government 


French  Gothic 

(OAK) 

4.  feet  6  inches  long  and  4  feet  high 

XV  Century,  with  skillful 
restraint  of  flamboyant 
Gothic  conception 


Elizabethan 

(OAK)     5  feet  long  and  3  feet  8  inches"  high 

Reproduced  from  an  old  English  court  cupboard 


French  Gothic 

(OAK)    7  feet  6  inches  long  and  6  feet  3  inches  high 
Very  early  XVI  Century,  illustrating  the  parchment  panel  in  its  best  fo> 
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{HISTORIC  CJBIdXBTS    $  6, OOO  -  and  down 

MUSIC'S  T(E^ CI^EA'TIOjX^  IN  HAND  MADE  CABINETS 
REPRODUCED  FROM  OLD  WORLD  MASTERPIECES  FOR 

tffie  NEW  EDISON 

"the  phonograph  with  a  soul" 


Z'HOMAS  A.  EDISON'S  genius  and  $3,000,000  of  his 
money,  courageously  spent  in  research  work,  have  recently 
given  to  the  world  an  instrument  which  literally  Re-creates 
all  forms  of  music.  To  prove  that  this  is  true,  Marie  Rappold, 
Anna  Case,  Arthur  Middleton  and  eighteen  other  great  artists 
have  stood  beside  this  new  invention  and  sung  in  direct  comparison 
with  its  Re-Creation  of  their  voices.  Three  hundred  thousand 
music  lovers  have  heard  these  astonishing  tests  and  they,  as  well 
as  the  music  critics  of  nearly  three  hundred  of  America's  principal 
newspapers,  concede  without  reservation  or  qualification  that  the 
New  Edison's  Re-Creation  of  an  artist's  voice  cannot  be  detected 
from  the  original.  Instrumentalists  have  made  similar  tests  with 
similar  results.  Edison  has  accomplished  the  miracle  of  Music's 
Re-Creation. 


as  much  superior,  in  a  furniture  sense,  to  familiar  kinds  of  talking 
machine  cabinets  as  the  New  Edison  is  superior,  in  a  musical  sense, 
to  all  other  devices  for  the  reproduction  of  musical  sounds.  A 
competition  was  held  among  designers  and  two  master  craftsmen 
were  selected,  who  have  produced  what  are  not  alone  the  finest 
phonograph  cabinets  in  the  world,  but  also  deserve  to  take  place 
with  the  finest  furniture  of  any  description  to  be  found  in  America. 
The  illustrations  on  these  pages  give  but  a  faint  idea  of  these  won- 
derful cases.    Licensed  dealers  will  show  you  large  prints  in  colors. 

In  addition  to  the  historic  hand  made  cabinets  pictured  on  these 
pages  the  New  Edison  is  supplied  in  other  period  models  at  $100 
to  $375.  There  is  no  Edison  cabinet  which  will  not  appeal  to 
sophisticated  taste,  and  there  is  an  artistic  type  for  every  setting. 
You  will  oblige  us  if  you  will  write  for  a  booklet  depicting  the  less 
expensive  models  in  colors. 


It  is  not  surprising  that  there  should  be  a  demand  for  cabinets 

MR.  EDISON  REQUIRES  THAT  WE  MAKE  THE  FOLLOWING  ANNOUNCEMENT : 


"Those  who  are  concerned  solely  in  obtaining  the  best  musical 
result  need  not  pay  more  than  $250,  as  the  Official  Laboratory 
Model,  which  sells  at  $250,  is  equal  in  a  musical  sense  to  the  most 


expensive  models.  It  is  in  fact  the  model  we  have  used  in  the 
public  comparisons  at  Carnegie  Hall  and  elsewhere  between  the 
living  voice  and  our  Re-Creation  of  it." 


IF  INTERESTED  IN  THE  TESTS  TO  WHICH  MR.  EDISON  REFERS,  PLEASE  WRITE  US  FOR  THE  BOOKLET  "WHAT  THE  CRITICS  SAT" 

Please  do  not  ask  an  Edison  dealer  to  sell  you  Edison  Re-Creations  if  you  intend  to  attempt  to  play  them  on  any  other  instrument  than 
the  New  Edison.  No  other  instrument  can  bring  out  the  true  musical  quality  ot  Edison  Re-Creations.  Furthermore,  injury  to  the 
records  is  likely  to  result  if  you  attempt  to  play  them  on  an  ordinary  phonograph  or  talking  machine. 


THOMAS  A.  EDISON,  Inc 

279  Lakeside  Avenue,  ORANGE,  N.  J. 


xviii  Centurt 
English 

(MAHOGANY) 
4  feet  8  inches  long  and  3  feet 
4  inches  high 

Contains  hand  painted 
decorations  character- 
istic of  the  latter  half 
of  the  XVIII  Century 


(WALNUT) 
4  feet  10  inches  long  and  3  feet 
1  inches  high 

Expresses  authentically  the 
adornment  characteristic 
of  Italian  Renaissance 


1*111  •Ml  •lll*HI*lll* 
•  |ll*IM*lll«IH*tll« 


Sheraton 

(MAHOGANY) 
5  feet  long  and  3  feet 
4  inches  high 

Reproduced  .from 
an  old  Sheraton 
piece,  and  typical  of 
the  best  work  of  the 
great  Sheraton 


<§>ueen  Anne 

(WALNUT) 
5  feet  8  inches  long  and  3  feet 
2  inches  high 

Typical  commode  formation  of  the 
time  of  {Queen  jinne.  Decorated 
ivitb  Chinese  motifs,  a  form  of 
embellishment  much  in  favor  at 
that  time 
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The  Trade  In  Boston  And  New  England 

JOHN  H.  WILSON,  MANAGER,  324  WASHINGTON  STREET,  BOSTON,  MASS. 


Boston,  Mass.,  January  6. — There  is  only  one 
story  to  be  told  of  the  1916  business.  Locally 
it  has  been  phenomenal,  and  what  may  be  said 
of  Greater  Boston  and  even  New  England  deal- 
ers say  is  undoubtedly  true  of  the  country  at 
large.  One  sometimes  wonders  where  the  busi- 
ness will  end,  what  further  growth  propor- 
tionally one  could  reasonably  expect.  But  still 
the  growth  keeps  on.  The  cry  hereabouts  is 
that  the  dealers  see  to  it  that  they  get  in  their 
orders  early  right  through  the  year,  and  when 
the  middle  of  1917  is  reached  the  cry  will  be 
for  dealers  to  get  in  their  orders  immediately 
for  the  holidays.  Fortunately  the  constant  re- 
minders through  this  department  in  previous 
years  bore  fruit  this  past  season  and  dealers, 
thanks  to  a  commendable  foresight  were  not 
quite  so  hard  pushed  for  machines  and  records 
as  in  previous  years. 

Ditson  Bonuses  for  Employes 

The  Victor  department  of  the  Oliver  Ditson 
Co.  was  one  of  those  progressive  concerns  that 
did  a  tremendously  increased  business;  and  the 
satisfaction  that  possessed  the  patrons  of  this 
establishment  was  worth  all  the  trouble  and  time 
that  the  salesmen  expended.  The  Ditson  Co., 
anxious  to  show  its  appreciation  of  the  hard  and 
conscientious  work  of  its  salesmen  gave  them 
as  a  Christmas  present  a  bonus  on  their  year's 
business,  which  amounted  to  10  per  cent,  so 
that  Victor  salesmen  were  made  extremely  hap- 
py at  the  end  of  1916.  The  new  building  of  the 
Ditson  Co.  is  making  progress,  though  the 
casual  observer  might  not  be  able  to  see  what 
is  being  done  stage  by  stage.  The  excavation 
and  preparation  for  the  foundations  is  one  of 
the  most  important  and  slowest  of  processes  in 
modern  building  construction,  and  it  is  this  that 
the  workmen  are  now  engaged  upon.  Once  the 
foundations  are  in  the  structure  will  move  up- 
ward rapidly. 

Columbia  Employes  Share  in  Profits 

The  Boston  office  of  the  Columbia  Grapho- 
phone  Co.  along  with  other  offices  of  the  com- 
pany in  other  parts  of  the  country  shared  hand- 
somely in  the  year's  business,  for  they  all  re- 
ceived an  average  of  a  one  per  cent,  bonus  on 
their  year's  business.  In  the  card  which  the 
company  sent  out  it  was  stated  that  "the  bonus 
system  will  continue  as  long  as  all  conditions 
justify  it,"  which  means  that  it  will  continue 
for  a  long  time  to  come.  Many  employes  re- 
ceived actually  a  bonus  of  IS  per  cent.,  that  is 


those  receiving  $20  a  week  or  less;  while  those 
receiving  more  than  $20  and  not  exceeding  $50 
got  10  per  cent.,  and  those  receiving  more  than 
$50,  and  not  exceeding  $60  a  5  per  cent,  bonus. 
This  year  $4,000  in  all  was  distributed,  and  it  is 
of  interest  that  while  this  year's  bonus,  was 
worked  out  on  a  $400,000  increase  in  business 
last  year's  was  worked  out  on  an  increase  of 
something  over  $200,000,  when  a  2  per  cent, 
bonus  was  allowed.  The  generosity  of  the  Co- 
lumbia Co.  is  highly  appreciated  by  all  em- 
ployes. In  the  Boston  office  they  have  worked 
like  Trojans  all  the  year,  always  with  an  eye  to 
the  best  interests  of  the  company  which  the 
employes  represent,  and  this  is  due  in  large  de- 
gree to  the  high  regard  in  which  Manager 
Arthur  Erisman  is  held  by  all  those  who  are  in 
his  employ. 

Erisman  To  Be  Entertained  at  Dinner 

This  fine  feeling  among  employes  for  em- 
ployer in  the  case  of  this  particular  establish- 
ment is  to  be  given  material  evidence  next  week 
for  the  men  and  women  (don't  forget  the  latter 
for  they  form  an  important  part  in  the  great  Co- 
lumbia unit  here  in  Boston,  at  any  rate)  are  to 
enjoy  a  dinner.  It  will  be  served  at  the  Quincy 
House,  probably,  and  according  to  present  ar- 
rangements, Arthur  Erisman,  who  will  be  the 
guest  of  honor,  will  be  presented  with  some 
suitable  gift  in  appreciation  of  all  he  has  done 
for  his  fellow  employes.  This  gift,  according 
to  present  plans,  will  take  the  shape  of  a  golf- 
ing outfit.  This  would  be  most  apropos  as 
friend  Erisman  is  fond  of  golfing. 

Eastern  Co.'s  Great  Business 

The  Eastern  Talking  Machine  Co.'s  experi- 
ence during  the  holidays  was  just  the  same  as 
all  the  other  jobbers  and  dealers  along  the  line. 
Before  Christmas  the  warerooms  were  full  and 
every  clerk  was  busy  attending  to  the  wants 
of  customers.  This  is  equally  true  of  the  retail 
and  wholesale  departments.  A  visitor  to  the 
warerooms  lately  has  been  Morton  Harvey, 
who  makes  records  for  the  Victor  Co.  He  was 
filling  an  engagement  at  Keith's  Theatre  and 
was  made  to  feel  at  home  every  time  he  dropped 
into  the  Eastern  warerooms. 

Dictaphone  Men  Visiting  New  York 

Manager  Carrington,  of  the  Dictaphone  de- 
partment of  the  Columbia  Co.,  with  several  of 
his  staff,  went  over  to  New  York  a  short  time 
ago  as  the  guests  of  the  Columbia  management. 
For  the  past  two  years  the  company  has  offered 


a  prize  of  a  five  days'  trip  to  New  York  to  the 
Dictaphone  men  who  make  the  highest  record 
in  sales  during  the  year,  and  the  men  returned 
to  Boston  filled  with  a  new  sense  of  loyalty 
for  the  house  which  can  treat  them  so  royally. 
One  of  the  local  men,  Fred  Hornsby,  is  what  is 
known  as  a  twelve  point  man,  which  means  that 
Hornsby  has  decidedly  made  good  in  the  mat- 
ter of  sales.  This  is  the  second  time  he  has 
enjoyed  one  of  these  trips  to  the  Metropolis. 
Phenomenal  Edison  Business 

The  local  business  done  by  the  Thomas  A. 
Edison  Co.,  through  the  jobbing  house  of  the 
Pardee-Ellenberger  Co.  was  simply  phenomenal 
according  to  Manager  Silliman,  who  predicts  a 
remarkable  year  for  the  company  during  the 
next  twelve  months.  All  the  traveling  men  who 
make  the  Boston  offices  their  headquarters  have 
on  their  lists  a  great  number  of  dealers  who  in 
turn  are  possessed  of  a  renewed  eagerness  to 
push  for  new  prospects. 

Movements  of  Columbia  Men 

Here  are  some  interesting  items  of  local  news 
pertaining  to  the  Columbia  Co.:  Manager  R.  F. 
Bolton,  of  the  New  York  offices  of  the  company, 
has  been  in  town  and  left  to-night  for  New  York, 
accompanied  by  Manager  Arthur  Erisman,  of 
the  Boston  warerooms;  Manager  McShane,  of 
the  advertising  department  of  the  company,  was 
over  in  Boston  for  a  few  days'  visit;  Billy  Ells- 
ler,  of  the  retail  staff,  is  spending  the  Christ- 
mas holidays  with  his  family  at  Nutting,  N.  Y.; 
Manager  Erisman  and  his  wife  spent  the  Christ- 
mas holidays  over  in  Washington  and  Phila-' 
delphia,  visiting  both  Mr.  and  Mrs.  Erisman's 
families;  John  Harlow,  of  North  Easton,  form- 
erly in  the  talking  machine  business  at  Bridge- 
port, Conn.,  is  now  one  of  the  local  salesmen  at 
the  Boston  offices;  H.  F.  Dolan,  of  Atlantic,  has 
been  added  to  the  local  staff  of  the  company; 
Fred  Ballou,  who  formerly  was  a  floor  man 
has  now  gone  on  the  outside  for  the  company; 
Clyde  Skinner,  formerly  of  the  Columbia  offices, 
who  is  now  in  Portland,  Me.,  paid  the  Columbia 
boys  a  pleasant  visit  a  week  ago. 

Harvey  Warerooms  Attractively  Decorated 

The  Victor  and  Edison  warerooms  of  the  C. 
C.  Harvey  Co.,  in  Boylston  street,  enjoyed  a 
most  prosperous  season  preceding  Christmas, 
and  those  who  patronized  this  place  for  their 
record  gifts  found  the  warerooms  beautifully 
decorated  with  ropes  of  laurel  festooned  about 
the  walls  and  ceiling.    There  was  a  genuinely 
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THE  Edison  Diamond  Disc  Agency  is  the  great  and 
popular  year-round  resort  for  dealers  who  seek  to 
sell  a  quality  instrument  and  thereby  build  for  their 
house  a  quality  reputation.  "The  Phonograph  with 
Edison  behind  it"  will  have,  during  1917,  a  BIG  sell- 
ing momentum,  uniquely  and  entirely  its  own. 
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THE  TRADE  IN  BOSTON  AND  NEW  ENGLAND— (Continued  from  page  14) 


festive  atmosphere  to  the  place,  and  Manager 
Francis  T.  White  and  his  staff  of  salesmen  were 
kept  very  busy  up  to  the  eve  of  Christmas. 
Manager  White  remarks  that  the  new  year  has 
made  a  surprisingly  good  start. 

Making  Up  for  Lost  Sleep 

Manager  Ralph  W.  Longfellow,  of  the  Edison 
and  Victor  departments  of  Chickering  &  Sons, 
says  he  is  just  beginning  to  make  up  the  sleep 
he  lost  incident  to  the  Christmas  rush.  Mr. 
Longfellow  is  pleasantly  anticipating  a  visit 
from  his  brother,  Wilbur  W.  Longfellow,  who 
formerly  was  with  the  Chickering  house,  but 
went  to  New  Haven,  Conn.,  where  he  is  in 
charge  of  the  warerooms  of  the  Pardee-Ellen- 
berger  Co.  at  that  place. 

Closed  Excellent  Holiday  Business 

The  Victor  warerooms  at  the  A.  M.  Hume 
Music  Co.,  in  Boylston  street,  found  themselves 
quite  ready  for  the  holiday  rush,  and  Manager 
Warren  Batchelder  was  more  than  gratified  at 
the  business  that  was  done.  This  was  in  part 
due  to  the  fact  that  the  large  show  window 
and  rooms  were  tastefully  furnished  with  at- 
tractive types  of  instruments.  Manager  Batch- 
elder  has  the  sympathy  of  his  many  friends  in 


the  death  of  his  mother,  Mrs.  William  F.  Batch- 
elder,  of  Somerville.    She  had  made  her  home  in 
that  city  for  a  number  of  years. 
Reports  Many  Sales  of  High  Priced  Machines 

Many  high  priced  sales  of  the  Aeolian- 
Vocalion  were  reported  by  Manager  Hibshman, 
of  the  Vocalion  Co.,  whose  warerooms,  at  190 
Boylston  street,  contain  many  exclusive  styles 
of  machines.  Now  that  the  changes  and  im- 
provements in  the,  building  have  been  completely 
finished,  the  house  is  finding  a  great  many  new 
patrons.  Arnold  Feldman.  head  of  the  staff  of 
salesmen,  has  gone  to  Little  Falls,  N.  Y.,  to 
spend  a  week  with  his  family. 

Rosen  Expands  Business 

Harry  Rosen,  who  entered  the  talking  machine 
business  on  the  upper  floor  of  3  School  street, 
this  city,  about  nine  years  ago,  occupying  a 
space  of  less  than  600  square  feet,^  has  an- 
nounced that  his  latest  move  in  the  line  of  ex- 
pansion has  resulted  in  his  occupying  two  new 
stores  on  the  street  floor  of  11  and  11a  School 
street,  to  be  the  main  entrance  after  January  15, 
thus  connecting  with  his  present  salesroom  up- 
stairs. All  told,  Mr.  Rosen  now  occupies  4,000 
square  feet  of  floor  space  spread  over  four  floors. 


man  is  aided  and  abetted  by  the  sales  manager 
in  casting  unwarranted  condemnation  upon  the 
credit  department  for  refusing  to  pass,  or  for 
insisting  upon  curtailing  certain  orders.  The 
sales  manager  who  does  this  ought  to  know 
that  he  is  not  strengthening  his  own  position 
and  is  doing  the  house  itself  much  harm.  It 
is  for  the  sales  manager  rather  to  second  the 
efforts  of  the  credit  department  by  making  it 
clear  to  the  salesman  that  it  is  not  simply 
orders  but  sound  business  that  is  his  to  get;  and, 
furthermore,  in  the  presence  of  the  salesman  he 
must  not  utter  a  word  from  which  it  may  be  in- 
ferred that  the  credit  man  is  not  just  as  loyal 
to  the  interests  of  the  house,  and  just  as  sound 
in  his  judgment,  as  any  other  member  of  the 
staff.  In  short,  all  departments  must  sustain 
every  other  in  the  presence  of  their  subordi- 
nates: and  if  occasionally  they  disagree  as  to 
policies  or  customs,  seek  a  conference  where 
the  truth  may  be  arrived  at  and  a  common 
understanding  reached.  - 


NEW  EMERSON  MANAGER  IN  BOSTON 

Oscar  W.  Ray  Takes  Charge  of  Emerson  Phono- 
graph Co.  Offices  in  That  City 


THE  MUSIC  OF  SALESMANSHIP 

Original  Demonstration  of  the  Art  of  Selling 
and  the  Qualities  Necessary  Therefore  Given 
at  Motor  Co.  Banquet  in  Boston 


Boston,  Mass.,  January  8. — Musical  salesman- 
ship is  a  new  idea  in  business,  and  as  used  as 
a  test  of  efficiency  was  tried  out  to-night  to 
good  effect  at  a  banquet  at  the  Boston  City 
Club  of  the  Henshaw  Motor  Co.,  Dodge 
Brothers  dealers.  One  might  properly  call  this 
feature  of  the  entertainment  under  the  title  of 
"Are  You  in  Tune  With  Your  Job?"  Whether 
this  clever  "stunt"  ever  was  pulled  off  before 
is  a  question,  but  certain  it  is  that  no  one 
around  here  had  ever  sat  through  anything  quite 
so  unique. 

Several  kinds  of  instruments  were  used  to 
demonstrate  the  points  that  it  was  desired  to 
send  hame.  As  illustrating  a  certain  type  of 
salesman  there  was  a  talking  machine  suggesting 
canned  salesmanship,  and  it  was  intended  that 
this  should  be  especially  pertinent  to  those 
who  spend  most  of  their  time  letter  writing  or 
talking  through  the  mouthpiece  of  the  telephone. 
Then  to  make  the  demonstration  more  effective 
the  Victor — the  machine  used  was  the  one 
that  a  Boston  dealer  presented  to  the  City  Club 
when  the  new  club  house  was  opened — played 
the  well-known  Lauder  record,  "I  Hate  to  Get 
Up  in  the  Morning." 


An  accompanying  card  carried  this  statement: 
"Here  we  have  the  letter-perfect  salesman,  able 
to  phrase  every  familiar  note  quite  correctly, 
and  in  a  way  to  win  many.  But  if  a  hearer 
does  not  happen  to  fancy  this  phonographic 
stuff,  this  salesman  can't  improvise  any  other 
tune  that  will  catch  and  hold  attention  and  in- 
terest." 

To  illustrate  other  points  of  salesmanship 
there  was  a  drum,  hand  organ  and  monkey,  a 
singer  and  a  quartet.  This  musical  feature 
made  a  great  hit. 


CREDIT  MAN  AND  SALES  MANAGER 

Co-operation  Between  These  Two  Business  Fac- 
tors and  an  Understanding  of  One  Another's 
Problems  Only  Guarantee  of  Success 


Boston,  Mass.,  January  3. — Oscar  W.  Ray  has 
taken  charge  of  the  branch  office  of  the  Emer- 
son Phonograph  Co.  in  this  city  which  handles 
the  entire  territory  of  New  England.  Mr.  Ray 
was  for  a  number  of  years  sales  engineer  and 
has  had  entire  charge  of  the  sales  department 
of  Davis,  Carpenter  &  Co.,  New  York.  At  the 
present  time  the  local  office  of  the  Emerson 
Phonograph  Co.  has  five  men  covering  New 
England  territory  besides  Mr.  Ray  who  will  per- 
sonally look  after  much  of  the  exclusive  Bos- 
ton trade. 

Arthur  H.  Cushman,  general  sales  manager  of 
the  Emerson  Co.,  spent  sometime  in  this  city 
recentl}-  but  has  returned  to  New  York. 


In  credit  literature  much  is  said  regarding  the 
relationship  between  the  sales  and  the  credit 
managers  and  the  fatal  results  attendant  upon 
the  two  elements  failing  to  work  harmoniously. 
There  cannot  be  too  many  reminders  of  the 
necessity  of  loyalty  on  the  part  of  each  to  the 
house.  And  all  loyalty  is  absolutely  negatived 
if  there  are  feelings  of  hostility,  open  or  con- 
cealed, between  the  two  departments. 

The  credit  department  should  seek  to  under- 
stand the  difficulties  and  problems  of  the  sales 
department,  and  the  latteY  those  of  the  credit 
department. 

Not  infrequently  it  happens  that  the  sales- 


TALKING  MACHINE  AS  EGG  TIMER 

Handel  Mercantile  Co.  Makes  Advertising  Copy 
of  Clever  Recipe 


That  originality  pays  in  the  talking  machine 
line  is  emphasized  by  the  experience  of  the 
Handel  Mercantile  Co.,  Musselshell,  Mont.  This 
company  ran  a  special  advertisement  in  the 
local  papers  occupying  large  space  for  the  pur- 
pose of  publishing  a  receipt  for.  boiling  eggs, 
which  was'  as  follows:  "Have  a  kettle  full  of 
boiling  water.  Drop  eggs  in  water.  Start  a. 
three-minute  record  on  your  Victor  Talking  Ma- 
chine and.  when  through,  the  eggs  will  be  nicely 
boiled.  If  you  have  no  Victor,  see  us.  $10  to 
$300." 


Established  1870 


Incorporated  1917 


W.  H.  Bagshaw  &  Co. 

Lowell,  Mass. 

TT  takes  a  GOOD  needle  to  do  justice  to  a  GOOD  artist.  Bagshaw 
*  needles  have  won  their  international  reputation  on  their  ability  to 
bring  out  the  artists  at  their  best — and  without  in  any  way  impairing 
the  record  surface. 

Best  Because 
They  Are  Bagshaw 
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1916  has  passec 
year  by  far  i 
history  of  th 
industry,  and 
go  out  to  the 
Columbia  deal 
made  this  incr 

And  now  for  19 17 

First,  we  want  to  take  this  means  of  reasserting 
that  there  is  and  shall  be  no  change  in  the 
Columbia  principle  of  manufacturing  the  product 
that  the  people  want,  and  selling  it  to  dealers  with 
a  liberal  and  standard  margin  of  profit  between 
the  wholesale  and  the  fixed,  invariable  retail  price; 
in  other  words,  as  manufacturer  to  merchant, 
subject  to  that  one  inflexible  protective  feature  of 
absolute  price  maintenance. 

If  for  various  reasons,  you 
unprecedented  Columbia  pr< 
There  are  so  many  things  to  t 
for  handling  this  extremely  a* 
that  we  would  like  to  be  askec 
we  take  this  occasion  to  sugg 
live  information  to — 

COLUMBIA  GR^ 

WOOLWORTH  BUIL 
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I— the  biggest 
I  the  entire 
fc  Columbia 
lour  thanks 
thousands  of 
brs  who  have 
^ase  possible. 

Second,  that  the  quality  of  Columbia  product, 
the  foundation  of  our  constant  growth,  will  always 
be  the  keystone  to  our  future  development. 

Model  by  model— part  by  part,  dollar  for  dollar, 
Columbia  machines  are  safe  in  competitive 
comparison.  And  records  the  same — quality, 
durability,  volume,  repertoire,  timeliness. 

ave  not  been  sharing  in  the 
;perity  we  have  this  to  say: 
1  you  about  the  1917  reasons 
ive  and  very  profitable  line, 
to  lay  them  before  you.  And 
t  that  you  write  for  certain 
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OPINIONS  THAT  WON  PRIZES 

List  of  Awards  in  Contest  for  Laymen  Con- 
ducted During  Recent  Edison  Week — New 
Edison  Owners  Enthusiastic  in  Their  Praise 


The  winners  of  the  cash  prizes  aggregating 
$1,000  offered  by  Thomas  A.  Edison,  Inc.,  for  the 
best  appreciations*  of  the  New  Edison  from  own- 
ers of  the  instrument  or  from  persons  familiar 
with  Music's  Re-Creation,  have  been  announced. 
The  contest  was  held  in  connection  with  the 
1916  observance  of  Edison  Week  by  the  jobbers 
of  Thomas  A.  Edison,  Inc.  There  were  six 
prizes,  ranging  from  a  first  award  of  $500,  to  a 
prize  of  $25,  which  went  to  the  entrant  winning- 
third  place  in  the  consolation  class.  The  first 
prize  went  to  Frederick  Doyle,  of  Louisville, 
Ky.,  and  the  prize  of  $200  for  the  second  best 
opinion  was  won  by  Edgell  R.  Plaisted,  of  Mont- 
pelier,  Vt.  Mrs.  Alice  G.  Falby,  of  Denver,  Col., 
received  $100  for  the  third  best  appreciation. 
In  the  consolation  prize  division  awards  of  $125, 
$50  and  $25  were  made  respectively  to  Mrs.  J. 
H.  Gouedy,  of  Atlanta,  Ga.;  Mrs.  R.  A.  Todd,  of 
Lebanon,  Mo.,  and  William  Christian  Smith,  of 
Richmond,  Va. 

The  contest  that  has  just  been  brought  to  a 
successful  conclusion  originated  in  the  desire 
of  Mr.  Edison  to  secure  the  opinions  of  the 
average  music  lovers  of  America  in  regard  to  the 
merits  of  the  New  Edison.  The  great  music 
critics  and  musicians  of  the  country  had  given 
the  instrument  their  unqualified  endorsement, 
had  attested  to  its  power  to  Re-Create  music, 
and  had  acclaimed  its  marked  superiority.  While 
many  voluntary  endorsements  had  come  to  the 
company  as  the  direct  result  of  personal  gratifi- 
cation of  people  who  had  purchased  instru- 
ments, it  was  decided  to  provide  an  incentive 
that  would  lead  a  large  representation  of  owners 
or  those  interested  in  the  New  Edison  to  de- 
scribe what  "Music's  Re-Creation"  meant  to 
them.  Professional  writers  and  persons  con- 
nected with  the  phonograph  trade  were  barred. 

More  than  6,000  opinions  were  sent  in  during 


Edison  Week,  October  16-21.  Every  reply  was 
read  and  the  prizes  were  awarded  only  after  each 
appreciation  had  been  given  thorough  consid- 
eration. 


MAKING  CUSTOMERS  OF  "CHICKENS" 

A  Fable 

"Some  girls  do  and  some  girls  don't,"  re- 
marked smiling  Bill  Edwards,  the  jobber's 
traveler  as  he  sat  in  the  hotel  lobby  discussing 
the  question  of  feminism  as  it  affects  the  talk- 
ing machine  business.  "Left  alone  and  set  up 
against  the  mushy  type  of  salesman  one  baby 
doll  can  certainly  put  the  kibosh  on  a  whole 
sales  organization,  but  the  wise  boy  can  turn  a 
chicken  into  a  customer  without' any  trouble 
whatsoever. 

"Take  Jack  Roberts  down  at  Laresen's  talk- 
ing machine  store,  who  is  certainly  there  with 
the  ladies.  I  was  holding  a  little  palaver  with 
Jack  yesterday  when  a  couple  of  ladies  blew 
in  the  store.  'Oooh,  pipe  the  Jane  with 
mamma!'  says  Jack,  and  he  left  me  flat.  In 
five  minutes  he  had  that  little  girl  all  atten- 
tion. In  ten  minutes  he  had  the  old  lady  tied 
up  with  a  twelve-inch  record  in  one  of  the 
booths,  while  he  was  busy  handing  a  soft 
monologue  to  the  doll.  Given  two  hours  he 
could  have  sold  the  kid  the  store.  Mamma 
wanted  the  old  songs  and  selections  from  the 
grand  operas.  He  sold  them  to  her.  Then  he 
just  gazed  into  that  little  girl's  eyes  and  sug- 
gested some  popular  song.  It  was  just  as  good 
as  sold.  He  would  look  into  her  eyes  again 
and  make  another  suggestion.  Another  rec- 
ord gone.  If  the  girl's  male  parent  had  been 
there  he  would  have  started  yelling  for  blinders 
just  to  save  his  roll.  That's  the  system.  Jack 
works  it  regularly. 

"Last  winter  he  sold  a  machine  to  a  Sunday 
..school.  Went  down  to  start  it  running  for 
them  and  ran  into  a  big  crowd  of  females.  For 
the  month  following  he  was  taking  dinner  at  a 
different  girl's  house  each  night,  and  just  to 
show  his  heart  was  right,  generally  sent  up  a 


machine  and  a  few  records  to  help  pass  away 
the  evening.  The  machine  and  records  stayed. 
When  Jack  sat  in  the  glow  of  the  firelight  and 
looked  at  the  girl  in  a  way  that  would  have 
taken  six  pages  of  a  Laura  Jean  Libbey  novel 
to  describe,  he  could  have  sold  her  a  twelve- 
cylinder  automobile  if  he  happened  to  have  one 
with  him,  or,  at  least  cause  her  to  make  a 
mighty  strong  canvass  to  have  papa  sign  a 
check. 

"With  this  bird,  charming  the  ladies  was  a 
gift.  He  could  do  it  and  .get  away  with  it 
without  having  the  old  man  asking  his  intentions 
or  mingling  with  a  breach  of  promise  suit.  It 
was  all  business.  Can  you  imagine  a  guy  pulling 
down  iron  men  for  being  sociable  with  the 
opposite  sex,  which  normally  comes  under  the 
heading  of  pleasure? 

"Jack's  boss  is  a  regular  Weisenheimer,  and 
the  more  he  sees  the  man  fussing  around  the 
ladies  the  more  sales  he  knows  he  is  going 
to  make.  When  he  sees  Jack  sitting  in  a 
cosy  corner  spilling  chatter  to  a  likely  look- 
ing filly  about  the  birds,  the  flowers,  the 
moonlight,  canoes  and  things,  he  knows  there 
isn't  any  time  being  wasted.  It's  all  a 
part  of  the  campaign.  If  Jack  wants  to 
get  away  half  an  hour  earlier  to  don  the 
glad  rags,  the  old  man  looks  in  the  book  to 
see  where  the  last  machine  has  been  sent  on 
approval,  'and  knows  if  he  wants  Jack  he  can 
get  him  on  the  'phone  at  that  address  later. 
Not  that  the  boy  can't  sell  to  the  men  folks, 
because  he  is  a  regular  fellow. 

"Another  one  of  my  customers  lets  his  wife 
pick  the  salesman  for  his  looks — and  she  is 
some  picker — and  then  tests  the  salesmanship 
abilities  himself,  the  ability  to  dance  being 
one  of  the  essentials.  These  salesmen  are  en- 
couraged to  declare  themselves  in  on  all  the 
little  parties  in  the  neighborhood,  and  to  take 
a  machine  with  them  if  they  want  to.  When 
the  girls  are  downtown  they  drop  in  and  say 
hello  to  the  salesman — a  social  call  you  know. 
But  when  they  want  machines  and  records 
where  do  you  suppose  they  go  to  buy  them? 
To  the  strange  old  crab  up  the  street? 

"  'Treat  'em  right  and  make  'em  love  you,' 
says  Jack,  'and  the  commission  checks  will 
be  large  at  the  end  o,f  the  month.' " 

Moral:  Even  a  fluffy  little  chicken  is  a  busi- 
ness asset  if  she  likes  music,  and  the  old  man 
has  money. 

PREPARING  FOR  1917  ALBUM  TRADE 

Discussing  general  conditions,  Philip  A.  Ravis, 
vice-president  of  the  New  York  Album  &  Card 
Co.,  New  York,  manufacturer  of  "Nyacco"  al- 
bums, said:  "We  have  just  dosed  the  best  year 
in  our  history,  and  notwithstanding  the  uncer- 
tainty of  the  raw  material  markets  and  the  tre- 
mendous increases  in  the  prices  of  all  these 
materials,  we  were  able  to  serve  our  dealers  ef- 
ficiently and  promptly.  We  have  recently  pur- 
chased considerable  new  machinery,  and  as  we 
anticipated  the  shortage  of  raw  materials  more 
than  a  year  ago,  expect  to  be  in  a  position  to 
give  our  dealers  maximum  co-operation  ana 
service  during  the  coming  year.  We  would  sug- 
gest, however,  that  the  dealers  anticipate  their 
album  orders  whenever .  possible  to  avoid  any 
serious  effects  from  sudden  changes  in  the  manu- 
facturing conditions.  We  are  particularly  well 
pleased  with  the  demand  for  our  "Nyacco"  metal 
back  albums,  which  have  reached  totals  far  and 
beyond  our  anticipations." 

ISSUE  ATTRACTIVE  FOLDER 

Paddack  Diaphragm,  Inc.,  room  1411,  30 
Church  street,  New  York,  manufacturer  of  the 
Paddack  diaphragm,  has  just  issued  an  attrac- 
tive four-page  folder  which  interestingly  sets 
forth  the  distinctive  qualities  of  this  diaphragm. 
S.  D.  Paddack,  head  of  the  concern,  and  in- 
ventor of  the  diaphragm  bearing  his  name,  states 
that  the  company  has  signed  contracts  with  a 
number  of  prominent  manufacturers  who  will 
use  this  diaphragm  exclusively  in  their  machines 
during  1917. 


Victor  Distributors 

Many  talking  machine  owners  are  forming  their 
record  buying  habits  now.  Be  sure  they  find  what 
they  want  when  they  come  to  your  store.  Keep 
your  VICTOR  record  stocks  complete. 

We  can  help  you  for  we  have 

The  Largest  and  Most 

Complete  Stock  of 
Records  in  New  England 


Write,  or  TelephoneJBeach  1330 

M.  STEINERT  &  SONSJCO.,  35  Arch  St.,  BOSTON 
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DEATH  OF  EDWARD  R.  PERKINS 

Passing  of  Vice-President  and  General  Manager 
of  the  Aeolian  Co.  Causes  Wide  Regret 

Edward  R.  Perkins,  vice-president  and  genera] 
manager  of  the  Aeolian  Co.,  New  York,  died 
Tuesday,  December  26,  at  his  home  in  Westfield, 
N.  J.,  after  an  illness  of  more  than  a  year.  Mr. 
Perkins  had  suffered  a  nervous  breakdown  in 
1915,  which  brought  about  complications  that 
resulted  in  his  death. 

Edward  R.  Perkins  was  born  in  Brooklyn, 
N.  Y.,  in  1869,  and  had  been  associated  with, 
the  Aeolian  Co.  since  1893,  joining  the  Aeolian 
forces  at  the  age  of  twenty-four.  From  the  time 
that  he  first  joined  the  Aeolian  Co.,  Mr.  Per- 
kins' rare  executive  ability  was  apparent,  and  he 
rose  steadily  upward  until  he  became  vice- 
president  and  general  manager  of  the  Aeolian, 
Weber  Piano  &  Pianola  Co.,  which  controls  the 
group  of  manufacturing  and  operating  com- 
panies producing  and  selling  Aeolian  products. 

Mr.  Perkins'  influence  in  Aeolian  activities 
was  at  all  times  a  constructive  one,  and  he  was 
a  prime  factor  in  solving  many  of  the  important 
problems  which  confronted  the  Aeolian  Co.  in 
the  early  day  of  its  career.  With  keen  foresight 
he  realized  that  the  Aeolian  Co.  was  destined  to 
be  a  leader  in  the  production  of  high  grade 
musical  instruments,  and  President  Tremaine, 
of  the  Aeolian  Co.,  and  Mr.  Perkins,  concen- 
trated their  energies  in  this  direction. 

This  policy  was  carried  out  in  the  production 
of  the  Aeolian  Vocalion  phonograph,  which  in 
the  short  space  of  two  years  has  succeeded  in 
attaining  an  important  position  in  the  ranks  of 
high  grade  phonographs,  and  has  already 
achieved  international  fame  and  prestige. 

Mr.  Perkins  was  for  many  years  one  of  the 
most  active  workers  in  the  Fifth  Avenue  Associ- 
ation, an  organization  which  numbers  among  its 
members  the  leading  retail  houses  along  the 
world's  greatest  thoroughfare.  He  was  one  of 
the  charter  members  of  the  Baltusrol  Golf  Club 
and  of  the  Westfield  Country  Club,  and  for  sev- 


eral years  had  been  a  member  of  the  Westfield 
Board  of  Education.  In  fact  he  was  one  of  the 
most  popular  citizens  of  Westfield,  and  his 
friends  were  legion. 

The  Aeolian  Co.  has  been  in  receipt  of  tele- 
grams and  letters  from  Aeolian  representatives 
in  all  sections  of  this  country  and  abroad  ex- 
pressing their  sorrow  and  speaking  in  the  high- 


Mr.  Perkins  is  survived  by  a  widow,  two  sons, 
Edward  R.,  Jr.,  and  William;  a  brother,  William 
L.  Perkins,  and  two  sisters,  Mrs.  Hugh  Pierce, 
Springfield,  N.  J.,  and  Mrs.  Frank  R.  Wyckoff, 
Brooklyn,  N.  Y. 


■ —  _ 
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FULL  PAGE  AD.  TO  FEATURE  RECORDS 

Home  Music  Co.,  Lancaster,  Pa.,  Gives  Public 
of  That  City  Excellent  Idea  of  the  Great  Va- 
riety of  Entertainment  Provided  in  Columbia 
Catalog — Various  Types  of  Records  Classified 


Edward  R.  Perkins 

est  terms  of  praise  of  Mr.  Perkins'  sterling  char- 
acter and  executive  ability. 

The  funeral  services  were  held  Thursday  eve- 
ning, December  28,  from  Mr.  Perkins'  late  home 
in  Westfield,  and  were  attended  by  the  depart- 
ment heads  of  the  Aeolian  Co.,  many  of  the 
members  of  the  company's  sales  and  office  staffs 
and  a  large  number  of  personal  friends,  includ- 
ing several  out-of-town  Aeolian  dealers.  The 
interment  was  made  Friday  morning,  December 
29,  relatives  being  present.  Aeolian  Hall  was 
closed  the  afternoon  of  December  28  as  a  mark 
of  respect  to  Mr.  Perkins'  memory. 


A  most  unusual  record  advertisement  was  that 
recently  inserted  in  the  Lancaster,  Pa.,  News 
Journal  by  the  Home  Music  Co.,  who  conduct 
an  exclusive  talking  machine  store  at  9  North 
Queen  street,  in  that  city,  featuring  the  Co- 
lumbia line.  The  advertisement  occupied  a  full 
page,  the  greater  part  being  taken  up  by  panels 
in  which  were  grouped  the  most  popular  records 
of  certain  classes,  such  as  comics,  accordeons, 
hymns,  Casey  series,  Marimba  records,  Cohen 
series,  Weber  &  Fields,  dance  music  and  every 
sort  of  instrumental  numbers,  Hawaiian  music, 
records  for  children  and  songs  in  general. 

In  the  introductory  matter  the  Home  Music 
Co.  emphasizes  the  fact  that  they  conduct  the 
only  exclusive  talking  machine  store  in  the 
city,  and  carry  over  5,000  records  in  stock  at  all 
times.  The  advertisement  appeared  on  Decem- 
ber 29,  in  time  to  realize  on  the  demand  for 
records  for  Christmas  machines,  and  was  pro- 
ductive of  excellent  results. 


OVERTON  CO.  INSURES  EMPLOYES 


South  Haven,  Mich.,  January  2. — The  S.  E. 
Overton  Co.,  manufacturers  of  high-grade 
wood  carvings  and  talking  machine  cabinets, 
presented  each  of  its  employes  with  an  insur- 
ance policy  of  $500  as  a  Christmas  present.  The 
policies  were  underwritten,  by  the  Equitable  Life 
Assurance  Society,  and  the  premiums  will  be 
paid  by  the  Overton  concern  so  long  as  the  in- 
sured remain  in  the  employ  of  the  company. 


LONG  CABINETS 


FIRST  and  FOREMOST 


D  83 

In  all  finishes.  Specially  adapted 
for  use  with  Columbia  50.  Front 
posts  made  to  follow  lines  of  posts 
on  Columbia  75. 


In  the  cabinet  field. 

Why?    Because  we've  specialized  in 

CONSTRUCTION 
FINISH  and 
ADAPTABILITY 

Our  supremacy  in  these  essentials 
warrants  your  handling  the  perfect 
line. 

That's  why  you  should  anticipate  your 
wants  NOW,  when  the  season's  at 
its  height. 


D  79 

In  all  finishes.    Shown  with  top 

moulding  and  shelves. 
Specially    adapted    for   use  with 
Victrohf  IX. 


Prompt  deliveries  on  all  orders.    Write  for  Illustrated  Catalogue  of  complete  line 

THE  GEO.  A.  LONG  CABINET  COMPANY 

HANOVER,  PA. 
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"both  have  WOOD  sounding  chambers" 

THE  SWEETEST  TONE- PRODUCE RD 


Announcing  Our  Permanent  Exhibit  of  the 

COMPLETE  LINE  OF 

High  Grade  Period  Design  Phonographs 

in  Mahogany  and  Oak,  at  $50,  $60,  $75,  $100,  $150,  $200,  $250  and  $300 

"Our  Cabinets  are  made  by  the  J.  K.  Rishel  Furniture  Co.,  whose  forty-nine  years' 
experience  in  the  manufacture  of  fine  furniture  is  a  guarantee  of  a  perfectly 
designed,  constructed  and  finished  phonograph,  playing  every  type  of  record." 

Every  Machine  Equipped,  free  of  charge,  with  the 
RISHELL  AUTOMATIC  STOP 

RISHELL  PHONOGRAPH  COMPANY,  Williamsport,  Pa. 


NEW  YORK  SHOWROOMS 

56  West  45th  Street 
(J  oat  a  few  steps  from  Broadway" 


PHILADELPHIA  SHOWROOMS 
1019  Filbert  Strut 
"Near  10th  and  Market  Streets" 


COLUMBUS  SHOWROOMS 
4«  W»st  Spring  Street 

"Next  tke  Chittenden  Hotel" 
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Everybody  knows  the  talking  machine  industry  is 
prospering— but  some  of  you  do  not  realize  the 
marvelous  present  rate  of  growth  of  Columbia  Graf- 
onolas  and  Columbia  Double  Disc  records  that  is 
making  it  necessary  for  us  to  constantly  increase 
factory  facilities. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


MONTREAL  EXPERIENCES  BEST  TALKING  MACHINE  MONTH 

Principal  Complaint  Was  Lack  of  Machines  to  Supply  Demands— Unprecedented  Industrial  Activ 
ity  in  Montreal  Helped  Sales— Interesting  Budget  of  News  From  Canada's  Live  City 

Montreal,  Canada,  January  4. 


-December  will 
go  down  in  the  annals  of  the  Montreal  talking 
machine  industry  as  being  one  of  the  largest 
months  on  record  in  volume  of  sales.  All  deal- 
ers complained  of  a  shortage  of  machines,  and 
in  some  cases  their  floors  were  depleted  of  stock. 

The  Berliner  Gramophone  Co.,  Ltd.,  were  one 
of  the  firms  to  enjoy  prosperity  beyond  all 
measure,  and  during  Christmas  week  their  va- 
rious stores  were  the  mecca  of  customers  who 
crowded  the  demonstration  booths  with  a  string 
of  patrons  waiting  all  the  time  to  gain  admit- 
tance. On  Christmas  Eve  this  continued  until 
12  o'clock.  Victor,  Columbia,  Edison  and  Pathe 
recordings  of  Christmas  music  were,  as  usual,  in 
great  demand. 

Chas.  Culross'  Sonora  parlors  were  thronged 
with  buyers  the  whole  month  of  December  and 
a  large  number  of  types  of  this  make  were  dis- 
posed of,  likewise  the  Columbia  product  which 
he  also  handles. 

Miss  Harvard,  of  the  Canadian  Graphophone 
Co.,  is  responsible  for  the  statement  that  the 
workingman's  trade  is  worth  cultivating  as  with 
the  large  amount  of  money  they  are  now  making 
in  munition  plants  they  are  indulging  in  talkers 
of  the  best  and  most  expensive  type.  They 
were  big  factors  in  the  immense  volume  of  busi- 
ness turned  over  last  month  by  this  firm  in 
Columbia  machines  and  records. 

The  management  of  the  Regent .  Theatre, 
Ottawa,  Ont,  arranged  with  the  Phonograph 
Shop,  of  ld7  Sparks  street,  to  place  a  New 
Diamond  Edison  Disc  phonograph  in  their  thea- 
tre where  it  was  part  of  the  musical  program 
for  a  few  days. 

J.  S.  Prince  &  Co.,  Inc.,  85  St.  Lawrence 
Boulevard,  are  featuring-  the  Phonola,  a  Can- 
adian product,  as  well  as  handling  the  Columbia 
line. 

Dupuis  Freres,  Ltd.,  the  leading  French  de- 


partmental store,  St.  Catherine  street,  East,  have 
added  a  phonograph  department  with  the  Co- 
lumbia as  their  leader. 

Arthur  Blouin,  191  Wellington  street,  Sher- 
brooke,  Que.,  is  a  newly  appointed  agent  hand- 
ling the  Pathe. 

Manager  Norman  F.  Rowell  was  kept  busy 
promising  delivery  of  goods  sold  on  Christmas 
Eve  to  reach  the  customers  on  Christmas  Day. 
He  was  entirely  cleaned  out  of  stock. 

The  G.  A.  Holland  &  Son  Co.,  519  St.  Cather- 
ine street,  West,  are  local  agents  for  the 
Aeolian- Vocalion. 

Goodwin's,  Ltd.,  are,  in  addition  to  selling  the 
Edison  and  Columbia  lines,  taking  on  the 
Phonola. 

An  increase  of  279  per  cent,  in  the  output 
surely  evidences  the  popularity  of  His  Master's 
Voice  products.  In  spite  of  this  enormous  in- 
crease this  firm  is  at  present  unable  to  add  to 
its  list  of  dealers. 

During  the  initial  visit  to  Montreal  of  Can- 
ada's new  Governor  General,  the  Duke  of 
Devonshire,  C.  W.  Lindsay,  Ltd.,  took  advan- 
tage of  the  occasion  and  furnished  His  Excel- 
lency during  his  stay  at  "Ravenscrag"  with  a 
Victrola,  Style  XVI. 

Charles  Lamoreux  Reg,  1016  St.  Denis  street, 
is  making  a  specialty  of  talking  machine  re- 
pairs, and  is  handling  some  makes  of  machines 
as  well. 

H  erbert  Keet,  212  McGill  street,  is  selling  a  line 
of  hornless  talkers  which  play  all  records  and 
are  priced  from  $5  to  $7.50. 

The  Quebec  Sales  Co.,  Quebec  City,  have 
gone  into  the  talking  machine  business  and  are 
featuring  a  machine  that  sells  at  a  popular  fig- 
ure. They  claim  for  this  low  priced  machine 
that  it  will  play  all  styles  of  records. 

The  Berlind  Phonograph  Co..  St.  Catherine 
street,  East,  is  pushing  the  Columbia  product. 


N.  G.  Valiquette,  Ltd.,  477-479  St.  Catherine 
street,  East,  with  eight  recording  rooms  are 
carrying  a  stock  of  25,000  Pathe  records,  besides 
an  immense  display  of  Pathe  machines  in  all 
styles. 

The  unprecedented  industrial  activity  in  Mon- 
treal was  reflected  in  the  selection  of  numerous 
Edison  phonographs  as  Christmas  presents,  said 
Iayton  Bros.,  who  were  congratulating  them- 
selves in  having  a  complete  stock  of  Edison  ma- 
chines of  all  types  to  meet  every  demand.  This 
firm,  anticipating  a  heavy  holiday  sale,  gave 
their  order  when  the  summer  solstice  was  still  in 
knee  breeches.  Models  C  150,  retailing  at  $200, 
C  250,  at  $325,  were  special  favorites.  Three 
additional  salesmen  have  been  retained  perma- 
nently to  look  after  the  wants  of  the  phono- 
graph department.  Columbia  machines  were 
also  largely  in  demand. 

The  216  Bantam  Battalion,  at  their  recruiting 
rooms,  524^  St.  Catherine  street,  West,  have 
innocently  paid  a  high  tribute  and  compliment 
to  the  Pathe  Co.  The  crest  of  this  battalion  is  a 
rooster  and  on  the  window  of  this  recruiting 
room  is  to  be  seen  the  Pathe  Red  Rooster  trade- 
mark. ; 

The  Berliner  Gramophone  Co.,  Ltd.,  are  still 
putting  in  many  weary  hours  endeavoring  to 
reduce  the  accumulated  stack  of  back  orders 
for  Victor  products. 


USE  BIG  EDISON  ADVERTISEMENT 


The  Denver  Times  of  December  13  contained 
a  two-page  advertisement  of  the  New  Edison 
that  was  inserted  by  four  of  the  largest  music 
dealers  in  Denver.  It  featured  Re-Creation  by 
presenting  a  reproduction  of  Anna  Case  sing- 
ing in  direct  comparison  with  a  New  Edison  in- 
strument. 

The  several  dealers  who  combined  in  secur- 
ing" this  striking  publicity  for  the  New  Edison 
were  the  McKannon  Piano  Co.,  the  A.  L. 
Arvidson  Piano  Co.,  the  Maple  Piano  Co.,  and 
the  Denver  Dry  Goods  Co. 


NOW  FOR  BIG  BUSINESS  IN  1917 

THE  NEXT  THREE  MONTHS  WILL  BE  THE  LARGEST  RECORD  MONTHS  IN  THE  HISTORY 

OF  THE  TALKING  MACHINE  BUSINESS— SO  FAR. 

SEE  THAT  VICTOR  RECORD  STOCKS  ARE  COMPLETE  AND  LARGE 

WE  DID  A  BIG  RECORD  BUSINESS  OVER  THE  HOLIDAYS,  OUR  STOCK  WAS  LARGE  AND 
WE  FILLED  OUR  DEALER'S  RECORD  ORDERS  PRACTICALLY  COMPLETE. 

WE  ARE  STILL  DOING  IT. 

START  THE  NEW  YEAR  BY  BEING  AN  "AMERICAN  DEALER"  AND  GETTING  "AMERICAN  SERVICE." 

NONE  BETTER. 

AMERICAN  TALKING  MACHINE  COMPANY 


368  LIVINGSTON  ST. 


Victor  Distributors 


BROOKLYN,  N.  Y. 
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THE  WRONG  AND  RIGHT  WAY  TO  SELL  RECORDS 

Experience  of  a  Purchaser  of  Records  in  St.  Louis  and  the  Conclusion  Derived  Therefrom  Afford 
Interesting  Example  of  How  Things  Should  Not  Be  Done  in  the  Retail  Field 

St.  Louis,  Mo.,  January  4. — Of  course  it  is  the  ords."  It  apparently  did  not  occur  to  the  girl 
right  of  every  man  to  run  a  retail  business  as 
he  wants  to,  but  two  record  stores  in  St.  Louis 
may  be  interested  in  knowing  how  their  efforts 
were  received  by  an  unprejudiced  woman  who 
is  likely  in  the  near  future  to  become  a  regular 
buyer,  and  a  good  one  at  that.  At  present  she 
does  not  own  a  talking  machine  but  she  saw 
a  record  listed  in  one  of  the  January  lists  that 
she  wanted  to  give  to  a  friend.  She  never  be- 
fore had  bought  a  record  except  during  the  holi- 
day rush,  she  expected  no  special  courtesies 
and  stated  her  wants,  received  the  desired  record, 
paid  and  departed.  But  the  January  list  was 
announced  after  Christmas.  There  was  time  for 
demonstration. 

First  she  went  to  a  musical  instrument  depart- 
ment in  a  department  store.  One  of  the  piano 
men  recognized  her  and  took  her  at  once  to  the 
demonstration  room  and  made  known  her  wants. 
The  girl  put  on  the  record  and  departed.  The 
record  was  played  through  but  the  customer 
found  it  faulty,  it  having  a  bad  "zip."  When 
the  machine  had  made  half  a  dozen  rounds  after 
the  record  was  played,  the  noise  got  on  the 
customer's  nerves  and  she  got  up,  stopped  the 
machine  and  removed  the  arm.  Then  she  waited 
again.  The  girl  returned  after  a  while  and  the 
customer  reported  that  the  record  had  a  bad 
face  and  she  did  not  want  that  one.  The  girl 
intimated  that  it  was  impossible  that  the  record 
was  defective  and  started  to  play  it  over.  The 
defect  appeared. 

"You  didn't  scratch  it  when  you  stopped  the 
machine,  did  you?"  the  girl  asked. 

No,  the  customer  did  not  leave.    She  wanted 
to  save  time  by  buying  at  this  store. 

Another  record  was  put  on  and  on  the  very 
first  round  of  the  needle  developed  a  defect. 
The  girl  remarked,  sarcastically:  "Now,  a  good 
many  persons  ask  why  we  do  not  sell  sealed  rec- 


ords." 

that  an  apology  for  her  previous  question  as  to 
the  damage  of  the  first  record  was  due.  She 
got  another.  It  started  all  right  and  again  the 
girl  departed.  The  record  was  played  out  and 
the  grinding  process  started.  The  customer 
thinks  she  stood  it  for  ten  minutes,  then  she  left. 
As  she  went  out  she  stopped  to  tell  another  girl 
that  the  machine  still  was  going  and  went  her 
way.  This  second  girl  did  not  appear  much  in- 
terested. The  customer  looked  for  the  piano 
man  to  apologize  to  him  for  not  buying,  but  he 
apparently  was  busy. 

Next  she  went  to  an  Olive  street  store.  The 
floor  walker  ushered  her  into  a  demonstration 
room  and  called  a  girl..  The  customer  stated  her 
wants. 

"Do  you  know  the  number  of  the  record?"  the 
girl  asked.  Then  she  went  to  a  list  and  looked 
it  up. 

She  was  attentive  and  there  was  no  objection 
to  her  service.  She  volunteered  to  play  an- 
other from  the  list  and  when  the  customer 
seemed  to  like  both,  suggested  that  she  take 
them  for  trial.  As  she  started  to  wrap  them 
up,  she  sugested  that  they  always  liked  to  send 
four,  so  two  more  were  included.  The  next  day 
the  customer  returned  three.  The  girls  all  were 
busy,  the  floor  walker  took  the  package,  took  the 
customer's  word  for  the  fact  that  she  had  taken 
four,  retained  one  and  that  it  was  a  $1  record. 
He  gave  her  a  receipt  for  the  money,  put  it  with 
the  records  and  handed  it  to  the  girl  to  "check 
up  when  she  got  time."  As  he  handed  the 
package  to  the  girl,  he  casually  inquired  if  "the 
price  of  the  record  selected  was  $1." 

Now  comes  the  interesting  part  of  the  experi- 
ence. What  did  the  woman  think  of  it?  She  said 
to  the  writer: 

"Never  again  in  either  of  those  stores  for 
me.    I  do  not  believe  there  was  any  such  rush  in 


the  first  that  I  was  to  be  neglected.  I  would  not 
stand  that  grinding  of  a  machine  to  get  any  rec- 
ord. Neither  do  I  believe  any  salesgirl  has  a 
right  to  accuse  a  customer  of  damaging  prop- 
erty when  she  is  neglecting  her  business.  As 
to  the  second  store;  I  always  would  be  afraid 
of  them.  They  are  too  easy.  They  did  not 
know  me  at  all  and  why  should  credit  be  forced 
upon  a  stranger.  Then,  too,  they  were  too  care- 
less about  getting  those  records  back  and  check- 
ing them  in.  I  never  would  feel  safe  that  a  deal 
was  closed.  When  I  take  back  anything  I  want 
to  see  some  evidence  that  the  person  who  takes 
it  knows  what  he  is  about.  In  this  case  the  man 
took  my  word  for  everything.  Had  I  made  a, 
mistake,  very  likely  a  misunderstanding  would 
'have  arisen  that  would  have  been  more  annoying 
than  any  record  is  worth.  When.  I  buy  again 
I  am  going  to  try  and  find  some  place  where 
they  act  businesslike." 

-And  the  woman  did  not  learn  that  the  rules 
of  the  Talking  Machine  Dealers'  Association  re- 
quires that  the  trial  customer  keep  SO  per  cent, 
of  the  records  taken  out.  She  only  kept  25  per 
cent. 


USUAL  VICTOR  DIVIDENDS  DECLARED 

The  Victor  Talking  Machine  Co.  has  declared 
the  regular  quarterly  dividend  of  S  per  cent,  on 
the  common  stock,  payable  January  15,  1917,  to 
stock  of  record  December  30,  1916.  The  usual 
quarterly  dividend  of  $1.75  per  shaje  was  also 
declared  on  the  preferred  stock,  also  payable 
January  15,  1917  to  stock  of  record  December 
30,  1916. 


EIGHT=H0UR  DAY  FOR  DOEHLER  CO. 

The  Doehler  Die  Casting  Co.,  manufacturers 
of  die-castings  for  talking  machine  parts,  with 
offices  in  Brooklyn,  Newark,  N.  J.,  and  Toledo, 
O.,  have  announced  that  beginning  January  1, 
1917,  their  employes  will  work  on  an  eight-hour 
a  day  schedule,  and  will  receive  bonuses  of 
from  3^3  to  10  per  cent.,  according  to  length 
of  service. 


Use  Louisville  Built-up  Stock 


FOR  YOUR 


TALKING  MACHINE  CASES 


^  We  furnish  the  veneered  or  built-up  stock  in  all  woods  that 
is  required  for  the  Sides,  Backs,  Doors,  Domes,  etc.,  sawed 
to  your  dimensions  and  sanded  smoothly,  ready  for  finish. 

^  All  materials  carefully  selected  and  tested,  face  veneers  of 
good  figure,  properly  matched;  well  glued  and  workmanship 
first  class  in  all  repects, 

^  Our  facilities  are  strictly  modern,  and  enable  us  to  give 
dependable  prompt  shipments.  We  manufacture  all  of  our 
sawed  and  cut  veneers. 


Will  gladly  quote  price,  per  set, 
on  your  specifications. 


What  a  new  customer  (name  on  request)  recently  said: 

"We  find  that  your  panels  which  we  are  now  working  on  are  the  nicest,  squarest  and 
best  panels  we  have  ever  worked  with.  Now  we  are  not  saying  this  in  a  flattering  way, 
but  simply  stating  the  truth  as  we  see  it." 


The  Louisville  Veneer  Mills 

Makers  of  Good  Veneers  and  Panels  for  More 
Than  Quarter  of  a  Century 

Louisville,  Ky. 
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The 


Aeolian-Vocalion 

Is  the  Pioneer  in  a  New  Era  of 
Phonograph  Development 


TURN  back  but  a  few  pages  in  talking- 
machine  history  and  you  will  find  public 
interest  held  by  the  wonder,  the  novelty  of 
sound  reproduction.  The  speaking- singing  - 
playing  machine  was  a  miracle. 

Gradually,  however,  the  glamour  of  innovation  has 
passed.  No  longer  does  anyone  find  the  mere  fact  of 
sound  reproduction  interesting.  Tonal  quality  and  in- 
dividuality of  the  talking  machine  must  stand  judgment 
on  the  same  hasis  as  the  original  musical  productions 
of  the  artist. 

This  public  attitude  has  enforced  the  development 
of  modern  type  instruments  having  much  musical  merit. 
But  enjoyable  and  wonderful  as  these  instruments  may 
be  adjudged,  their  most  enthusiastic  owners  have  recog- 
nized broad  possibilities  for  much  greater  perfection  in 
the  future. 

The  Aeolian-Vocalion  is  the  pioneer  in  the  era  of 
greater  phonograph  perfection.  It  is  an  instrument 
constructed  bv  the  best  methods  of  science  and  mechanics 
and  in  accordance  with  the  highest  artistic  standards. 

The  Vocalion  is  not  merely  a  step  in  advance  of  the 
present-day  phonograph  —  it  is  virtually  a  new  musical 
instrument. 
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A  RECENT  VOCALION  MAGAZINE  ADVERTISE 


11 


uck  Wonderful  tone  ~  and  from 
a  ^Phono graph,  too ! 11 

OUR  new  phonograph  is  so  developed  a  taste  for  the  talking'machine 

different — so  beautiful!    I  tone.  I  am  sure  that  I  had.  The  scratch' 

have  had  oceans  of  fun  sm>  ing  noise  and  the  odd  twang  were  so 

prising  my  friends  with  it.  accustomed  that  I  forgot  them  completely 

Do  you  know,  I  believe  that  people  have  — that  is  until  I  heard  the  Vocalion. 
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IENT  OF  INTEREST  TO  EVERY  MUSIC  DEALER 


27ie  JsTew  Phonograph 


Then  I  suddenly  realized  that  I  never 
had  been  quite  satisfied  with  talking' 
machine  music. 

"And  father  well  anyway  he 

has  forgotten  all  his  objections  —  in  fact 
the  Vocalion  has  just  carried  him  com' 
pletely  away. 

"The  very  first  evening  after  the  new 
instrument  arrived  I  insisted  upon  his 
hearing  it.  He  was  really  amusing.  He 
put  on  his  best  'humoring-daughter'  air, 
but  I  could  see  that  he  expected  to  be 
bored.  I  chose  the  'Vision  Song1  from 
Butterfly,  for  it  is  one  of  his  favorite  bits 
of  opera.  Adjusting  the  record,  I  started 
the  motor  with  a  simple  movement  of 
the  tone 'arm,  and  from  the  corners  of 
my  eyes  I  could  see  father  watching, 
puzzled  at  the  way  it  was  done.  Here 
was  interest  already. 


-and  from  a  phono- 


Wl 


HEN  the  first  tones  sounded 
from  the  record,  their  unus- 
ual quality  gripped  his  atten- 
tion  instantly.  And  in  a  moment  he 
was  so  engrossed  that  he  didn't  hear 
me  speak  to  him.  He  was  enjoying  him' 
self  hugely,  but  there  was  an  expression 
of  perplexity  upon  his  face.  He  just 
couldn't  believe  his  eyes  and  ears.  Such 


wonderful  tone- 
graph,  too ! 

"Then  I  showed  him  the  Graduola, 
the  Vocalion  expression  device.  Of  course 
he  was  cynical  about  it  at  first.  But  I 
knew  that  he  was  only  building  an  alibi, 
man 'fashion,  to  protect  his  dignity  in 
case  he  didn't  prove  a  success  at  the 
new  art. 

"His  first  record  didn't  go  very  well.  He 
was  so  self-conscious,  poor  dear.  But  I  coaxed 
him  to  try  another,  and  before  it  was  finished 
he  was  getting  on  beautifully.  The  knack  in 
using  the  Graduola  is  to  emphasize  nicely  the 
accents  and  help  the  very  soft  notes  to  become 
the  delicate,  musical  whispers  they  should  be 
— to  just  give  the  record  a  human  sparkle  and 
variety. 

7 SAW  that  my  work  was  completed  and 
slipped  away.  And  when  I  returned  an 
hour  later  for  a  goodnight  kiss,  father  was 
still  playing  away  as  enthusiastically 
as  a  boy. 

"We  are  all  so  happy  over  the  Vocalion. 
For  it  is  a  real  musical  instrument.  But  it  is 
not  surprising  after  all  that  this  new  phono- 
graph is  so  different- — is  it  really?  The  Vo- 
calion is  made  by  the  greatest  musical 
instrument  house. 

"And  it  should  make  a  difference  whether 
the  men  who  make  a  phonograph  know  about 
music  and  appreciate  it — or  are  just  steeped  in 
science  and  mechanics.  Don't  you  think  so  ?" 


m  mus 

witl 


HE  handsome,  new  Book  of  the  Vocalion  gives  interesting 
facts  about  this  new  instrument  that  everyone  who  cares  for 
music  will  want  to  know.  It  is  sent  free  upon  request — together 
with  the  name  and  address  of  the  store  nearest  you  where  the 
Aeolian -Vocalion  may  be  seen.  Address  Dept.  Mi. 

Vocalion  prices  are — conventional  styles,  'without  Graduola,  $35  to  $75 — 'with 
Graduola,  $100  to  $350.    oArt  styles  to  $2000. 

Vie  AEOLIAN  COMPANY 

AEOLIAN  HALL  *  NEWYORK 

Ma\ers  of  the  Aeolian  -Vocalion  —  largest  manufacturers  of 
musical  instruments  in  the  world 
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AEOLIAN-VOCALION 

REPRESENTATION 

Its  Present  Value  and  Promise  for  the  Future 

FAR-SIGHTED  merchandisers  in  the  music 
field  are  awake  to  the  necessity  of  making 
provision  against  the  real  competition  developing 
in  the  phonograph  market. 

To  such  the  opportunity  to  secure  the  repre- 
sentation of  The  Aeolian  Company's  phonograph 
—  the  Aeolian-Vocalion — must  appeal  as  the  most 
valuable  franchise  available  in  the  music  industry. 
Not  only  is  the  Aeolian-Vocalion  today  superior 
to  any  of  the  machines  of  older  type,  both  intrin- 
sically and  as  a  sales  proposition,  but  its  leader- 
ship in  the  future  is  equally  assured.  During  the 
past  twenty-five  years,  the  Aeolian  Company  has 
been  responsible  for  the  most  important  develop- 
ments in  musical  instrument  construction.    It  is 

THE  AEOLIAN  COMPANY  1 

AEOLIAN  HALL       NEW  YORK  CITY  § 

CHICAGO  OFFICE :  FINE  ARTS  BUILDING,  MICHIGAN  A  VE.  | 

A  complete  display  of  all  models  of  the  Aeolian-Vocalion  may  be  seen  at  this  office 
lillillllllllllllllillllllllllllllllllllllllllllllllllll 


therefore  safe  to  assume  that  the  same  spirit  of 
initiative,  backed  by  wide  experience  and  un- 
paralleled equipment,  will  enable  this  company 
to  keep  its  phonograph  far  ahead  of  all  com- 
petitors. 

Moreover,  the  Aeolian  policy  of  exclusive 
representation,  vvhich  assures  to  the  dealer  tbe 
benefit  of  all  the  business  in  his  territory,  is  not 
only  a  vital  consideration  at  the  present  but  is 
destined  to  become  more  and  more  important  in 
the  years  to  come. 

Valuable  territories  for  representing  the 
Aeolian-Vocalion  are  still  available.  Information 
as  to  these  and  full  particulars  will  be  furnished 
to  those  who  inquire. 
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If  you  have  not  yet  equipped  yourself  to  supply 
Columbia  records  by  Ysaye,  Parlow,  Hof maun,  Casals 
and  Godowsky— five  of  the  world's  leading  instru- 
mentalists, you  are  missing  a  considerable  portion 
of  your  rightful  income. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


PUTTING  A  STOP  TO  PRACTICE  OF  RETURNING  RECORDS 

Anxiety  of  Some  Dealers  to  Retain  Favor  of  Customers  Leads  to  Impositions  on  the  Part  of  the 
Latter— Firm  Stand  at  Beginning  Will  Save  Profits— Customer  Not  Always  Right 
Many 


wealthy  mercantile  establishments 
ascribe  their  ability  to  hold  trade  to  the  fact 
that  in  every  argument  the  motto  is  "the  cus- 
tomer's always  right."  The  talking  machine 
dealers,  however,  who  adopt  this  policy  with- 
out qualification  will  find  out  that  it  doesn't 
always  work  out  in  their  own  trade.  There 
are,  of  course,  errors  made  in  the  selection  and 
delivery  of  machines  and  records,  for  errors 
exist  wherever  the  human  factor  enters,  but  the 
desire  to  placate  the  customers  at  all  hazzards 
frequently  leads  to  abuse. 

The  talking  machine  dealers  in  various  sec- 
tions have  begun  a  strong  campaign  against 
the  approval  system,  having  found  out  that  un- 
less certain  limitations  are  set  the  system  serves 
to  eat  into  record  profits  to  a  serious  extent. 
There  is  still,  however,  a  graver  problem  that 
dealers  are  beginning  to  realize,  and  that  is  the 
tendency  of  certain  customers  to  return  rec- 
ords bought  outright  and  demand  either  a  re- 
fund or  other  records  on  the  plea  that  the  first 
purchase  was  not  satisfactory. 

Ask  the  average  dealer  whether  he  will  ex- 
change records  and  he  will  make  a  prompt  de- 
nial, but  if  a  regular  record  customer  comes  in 
and  demands  that  he  make  a  certain  exchange, 
or  refund,  the  dealer  is  quite  liable  to  weaken 
rather  than  see  the  business  go  to  some  com- 
petitor. There  is  ho  reason  in  the  world  why 
records  should  not  prove  satisfactory  after  the 
purchaser  has  taken  them  home.  There  is  not 
a  talking  machine  store  in  the  country  where 
records  are'fiot  demonstrated  before  being  sold. 
A  customer  can  hear  how  a  record  sounds  before 
he  pays  for  it,  and  to  demand  that  it  be  ex- 
changed after  he  has  become  tired  of  it  and 
the  record  itself  has  been  worn  or  damaged  is 
a  direct  imposition  upon  the  dealer. 

Signs  reading  "No  records  exchanged"  do  not 
mean  anything  unless  the  policy  is  adhered  to 
strictly,  and  if  a  dealer  holds  his  ground,  and 
rafuses  to  be  bulldozed  he  may  lose  some  busi- 
ness from  certain  customers,  but  will  more  than 
make  up  for  it  in  profits  saved,  by  not  having 
poor  records  on  his  hands. 

The  talking  machine  record  is  not  like  other 
forms  of  merchandise.  A  department  store  can 
exchange  or  allow  a  refund  on  a  suit  of  clothes 
or  a  piece  of  jewelry  or  some  toilet  articles 
and  dispose  of  the  goods  again  to  the  next  cus- 
tomer. The  record  buyer  on  the  other  hand 
demands  records  in  perfect  condition,  and 
doesn't  want  those  that  have  been  played  until 
the  original  tonal  qualities  are  impaired.  The 
fair-minded  customer  will  appreciate  an  expla- 
nation to  this  effect  made  by  the  dealer,  and 
it  is  a  question  whether  or  not  the  other  sort 
of  customer  is  an  asset  to  the  business. 

Many  dealers  practically  insist  uppn  playing 
records  before   allowing   a   customer   to  take 
them   from    the    store,   thereby   avoiding  any 
chance  of  a  customer  presenting  the  argument 
.  that  the  record  when  played  at  home  did  not 


sound  just  as  he  thought  it  would.  It  is  easy 
to  see  how  a  persistent  record  customer  could 
easily  have  an  up-to-the-minute  record  library 
at  all  times  with  little  expense  simply  by  forcing 
the  dealer  to  exchange  records  at  will.  The 
dealer  who  stands  for  this  game  when  there 
is  no  genuine  cause  for  dissatisfaction  on  the 
part  of  the  customer,  actually  deserves  to  suffer 
the  loss  that  is  bound  to  be  his. 


While  the  arrangement  is  not  termed  ex- 
actly a  permanent  one  there  is  good  reason  to 
believe  that  the  Crystola  will  become  a  fixture 
of  the  Knabe  factory.  The  terms  are  practically 
the  same  as  before  the  time  of  the  receivership. 
The  National  Talking  Machine  Co.,  owner  of 
the  Crystola,  withdrew  its  manufacturing  rights 
from  the  factory  late  in  October. 


TO  MANUFACTURE  THE  CRYSTOLA 


Arrangements  Made  With  Receiver  of  Knabe 
Bros.  Co.  to  Use  That  Company's  Plant 


Cincinnati,  O.,  January  4. — By  special  arrange- 
ment with  the  receiver,  N.  H.  Fairbanks,  of  the 
Knabe  Bros.  Co.,  the  Crystola,  a  talking  ma- 
chine, is  to  be  manufactured  at  that  factory. 


CRESCENT  CO.  OFFICIALS  DINE 

The  officers  and  heads  of  departments  of  the 
Crescent  Talking  Machine  Co.  held  their  get- 
together  dinner  on  Wednesday,  December  27, 
in  a  private  dining  room  at  the  City  Club. 
During  the  course  of  the  dinner  W.  H.  Hoschke, 
president,  briefly  outlined  their  new  sales 
campaign  for  the  coming  year  which  was  heart- 
ily approved  by  all.  After  dinner  all  enjoyed 
the  show  at  the  Winter  Garden. 


Start  the  New  Year  right  by  ordering  stock  at 
the  earliest  moment. 


From  Any  Point  of  the  Compass 

Ditson  Service  Is  Right 
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We'll  Surprise  You  With  Our  Record  Deliveries 
You'll  not  be  disappointed  when  you  want 

NEW  RECORDS 

OLD  RECORDS 

RARE  RECORDS 

And  Want  Them  Quick 
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EDISON  DEALERS  HOLD  CONVENTION 

Phonographs,  Inc.,  Edison  Jobbers  in  Atlanta, 
Ga.,  Entertain  Local  Dealers — Tone  Test  and 
Banquet  Given — Edison  Officials  Attend 


Atlanta,  Ga.,  January  6. — One  of  the  most  suc- 
cessful dealer  conventions  of  the  past  year  was 
that  of  the  New  Edison  dealers  of  the  Atlanta 
Zone,  held  under  the  auspices  of  Phonographs, 


facilities  planned  to  meet  the  rapidly  growing 
increase  in  this  branch  of  their  business. 

The  convention  was  marked  by  a  tone  test 
in  which  Julia  Heinrich,  soprano,  late  of  the 
Metropolitan  Opera  House,  sang  in  direct  com- 
parison with  the  New  Edison  Re-Creation  of 
her  voice.  This  affair  was  held  at  the  Atlanta 
Theatre,  one  of  the  leading  playhouses  of  the 
city,  and  was  attended  by  the  elite  of  Atlanta. 


DOING  WELL  WITH  COLUMBIA  LINE 

King  Furniture  Co.,  Buffalo,  Places  Large 
Order  for  New  Stock  and  Will  Feature  That 
Department  of  the  Business  Strongly 


Buffalo,  N.  Y.,  January  3.— Lee  M.  Ehrlich,  man- 
ager of  the  King  Furniture  Co.,  636  Main  street, 
this  city,  states  that  there  is  no  basis  for  a  rumor 
to  the  effect  that  the  talking  machine  department 
operated  by  the  company  would  be  discontinued 
on  March  1.  The  company,  which  handles  the  Co- 
lumbia line,  have  just  placed  a  large  order  for 
machines  and  records  aggregating  several  thou- 
sand dollars.  "We  are  doing  very  fine  with  these 
machines,"  declared  Mr.  Ehrlich,  "and  the  busi- 
ness is  up  to  our  expectations.  We  are  going 
to  continue  handling  the  Columbia  Grafonolas 
and  everything  connected  with  that  line." 


Group  of  Dealers  at  Atlanta  Edison  Zone  Convention 


Inc.,  Edison  jobbers  in  this  city.  The  recital  hall 
of  the  recently  completed  building  of  the  com- 
pany was  the  scene  of  the  business  sessions  of 
the  convention,  which  was  attended  by  about 
forty  dealers  and  a  number  of  Edison  officials 
from  Orange,  N.  J.  The  most  important  feature 
of  the  gathering  was  the  receipt  of  a  telegram 
from  William  Maxwell,  second  vice-president  of 
Thomas  A.  Edison,  Inc.,  informing  the  dealers 
that  arrangements  have  been  made  to  meet  all 
present    demands    for    records    and  additional 


It  brought  forth  the  most  enthusiastic  praise 
for  the  New  Edison  and  the  Atlanta  Constitu- 
tion, one  of  the  best-known  and  most  influential 
journals  of  the  South,  in  its  criticism  said 
that  the  New  Edison  actually  re-creates  the  hu- 
man voice  and  the  music  of  the  human-played 
instruments  with  such  fidelity  that  the  original 
cannot  be  distinguished  from  the  Re-Creation. 

A  banquet,  given  by  Phonographs,  Inc.,  at 
the  Hotel  Winecoff,  brought  the  convention  to 
an  end. 


TO  HAVE  BOOTH  AT  FURNITURE  SHOW 

The  Crescent  Talking  Machine  Co.  will  have 
a  booth  in  a  prominent  location  at  the  Furniture 
Exhibit  to  be  held  at  the  Grand  Central  Palace, 
opening  January  15.  This  exhibit  will  be  in 
charge  of  M.  Romer,  of  the  Crescent  organiza- 
tion. 


NEW  INCORPORATION 


ISSUE  INTERESTING  VOLUME 


The  Doehler  Die-Casting  Co.,  of  Brooklyn, 
have  issued  a  handsome  and  intensely  interest- 
ing catalog  entitled  "Creating  an  Industry." 
The  book  is  cloth-bound,  printed  on  highly  cal- 
endered stock  and  is  profusely  illustrated.  An 
article  entitled  "Prehistoric  to  Modern  Times" 
gives  an  interesting  detailed  account  of  die-cast- 
ing to  the  present  date.  An  adequate  idea  of 
the  manufacturing  facilities  of  the  Doehler  Die- 


Casting  Co.  is  gained  through  the  section  de- 
voted to  photographs  of  their  various  factories. 
This  catalog  no  doubt  will  be  much  appreciated 
by  the  trade  and  carefully  preserved  as  a  valu- 
able reference  book. 


The  Ph  ono  &  Metal  Products  Co.,  Inc.,  was 
incorporated  last  week  with  a  capitalization  of 
$50,000  for  the  purpose  of  dealing  in  talking 
machine  supplies  and  metal  products.  The  in- 
corporators are  J.  A.  Trimble,  R.  A,  Barton  and 
C.  Guden,  of  New  York  City. 


Fred  Brown,  of  Sunnyside,  Wisconsin,  has 
secured  the  agency  for  the  Edison  Diamond 
Disc  Phonograph,  and  has  fitted  up  a  special 
demonstration  room  for  the  exploitation  of  this 
line. 


ENLARGES  TALKER  DEPARTMENT 

E.  M.  Reynolds,  of  Canton,  III.,  has  enlarged 
his.  talking  machine  department,  and  now  has 
one  large  room  for  the  display  of  Edison  Dia- 
mond Disc  phonographs  and  another  demontsra- 
tion  room  where  a  full  line  of  Columbia  Grafo- 
nolas are  shown.  He  is  carrying  on  an  aggres- 
sive sales  campaign. 


This  is  our  No.  16 
Motor,  which  will  play 
five  10-inch  or  three  12- 
inch  lateral  cut  records 
with  one  winding.  Dou- 
ble springs,  made  from 
the  highest  quality  ma- 
terial. Worm  driven 
governor.  Cast  Iron 
frame.  One-piece  forged 
crank  handle. 


The  lever  shown  on  top 
of  motor  is  the  under- 
neath turntable  gover- 
nor brake  stop.  A  Speed 
Indicator  and  Dial  is 
furnished  with  this 
motor.  Exceptionally 
silent  winding  mechan- 
ism and  silent  running. 


By  the  turning  of  one 
screw,  the  spring  cup 
can  be  removed. 
When  you  see  this  mot- 
or, it  represents  the 
highest  quality,  for  it 
has  been  made  by  a 
concern  that  has  thirty 
years'  experience  in  this 
line.  We  also  manu- 
facture TONE  ARMS, 
SOUND  BOXES  and 
other  parts.  Prices  on 
application. 


Meisselbach 
Motor  Construction 

Originality  of  design  is  a  paramount 
feature  of  Meisselbach  Motors.  There 
has  been  no  copying  from  others. 
There  has  been  no  lowering  of  quality 
standards. 

To  know  about  the  Meisselbach 
gives  you  a  new  idea  of  motor  con- 
struction; of  noiselessness;  of  smooth- 
ness in  operation,  and  of  absolute 
tempo  maintenance. 

If  your  motor  bears  the  name  "Meis- 
selbach" your  motor  troubles  are  over. 
Your  dealers  will  be  delighted. 

Pioneers  in  the  development  of  quality 
talking  machine  motors 

A.  F.  Meisselbach  &  Bro. 

Newark,  N.  J. 
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PERSONAL  SERVICE 

The  members  of  our  Company  are  always  available  and 
will  gladly  see  you  personally  or  write  you  at  any  time  we 
can  possibly  serve  you. 

Why  not  communicate  at  once  with  us? 

BADGER  TALKING  MACHINE  CO.  SilEfw,!' 

VICTOR  DISTRIBUTORS 


TRADE  CONDITIONS  IN  MILWAUKEE 

Gain  of  Almost  50  Per  Cent,  of  Business  in  1916 
as  Compared  With  1915 — Advertising  During 
the  Holidays  Helped  Sales — Leading  Dealers 
and  Jobbers  Make  Most  Interesting  Reports 

Milwaukee,  Wis.,  January  10. — No  talking  ma- 
chine or  phonograph  dealer  in  Milwaukee  ever 
saw  or  heard  of  so  overwhelming  a  demand  for 
these  instruments  as  came  to  them  during  the 
holiday  season  of  1916. 

Probably  the  outstanding  feature  of  holiday 
business  was  the  avalanche  of  advertising  by 
retail  dealers.  So  much  money  never  before 
was  spent  in  four  weeks  preceding  Christmas. 
Column  after  column,  page  after  page,  of  daily 
newspaper  space  was  purchased  to  attract  pub- 
lic attention  to  this  or  that  machine  as  a 
Christmas  gift.  The  class  of  the  advertising 
was  unusually  high,  and  it  must  be  said  that  the 
"copy"  used  by  some  of  the  houses  was  so 
good  and  so  striking  that  it  overshadowed  all 
of  the  great  bulk  of  other  advertising.  For 
the  first  time  in  Milwaukee,  double-page  spreads 
were  used  to  advertise  talking  machines,  this 
unusual  amount  of  space  having  been  used 
several  times  during  the  holiday  selling  sea- 
son by  both  Victor  and  Edison  dealers  in  Mil- 
waukee. The  Aeolian-Vocalion,  Sonora,  Bruns- 
wick, Columbia  and  other  leading  lines  also  were 
splendidly  represented. 

Conservative  estimates  of  the  increase  in  sales 
over  the  holiday  period  of  1915  indicates  a  gain 
of  40  to  SO  per  cent.  If  more  machines  had  been 
available,  the  gain  doubtless  would  have  reached 
60  per  cent. 

William  A.  Schmidt,  general  manager  of  the 
Phonograph  Co.  of  Milwaukee,  Edison  jobbers, 
213-217  Second  street,  said  that,  inasmuch  as 
record-breaking  business  became  a  common- 
place fact,  the  feature  of  holiday  trade  as  his 
experience  showed  was  the  high  class  of  buy- 
ing. The  trend  of  the  demand  was  more  to  the 
higher  priced  styles  than  at  any  previous  time. 
The  retail  department,  known  as  The  Edison 
Shop,  did  at  least  50  per  cent,  better  than  in 
1915. 

Harry  A.  Goldsmith,  secretary  of  the  Badger 
Talking  Machine  Co.,  135  Second  street,  Victor 
jobbers,  reports  that  the  house  simply  was 
swamped  with  business,  and  kept  open  until 
midnight  on  Christmas  Eve  to  fill  orders  from 
Victor  retailers. 

Thomas  I.  Kidd,  manager  of  the  Milwaukee 
branch  of  the  Brunswick-Balke-Collender  Co., 
275-279  West  Water  street,  says  that  inasmuch 
as  this  was  his  first  holiday  selling  season  on 
phonographs,  he  could  not  draw  comparisons, 
but  he  said  that  the  demand  for  the  Brunswick, 
practically  brand  new  to  Milwaukee,  was  far 
and  away  above  his  best  hopes.  Emit  O. 
Schmidt,  218-222  Plankinton  Arcade,  Milwaukee 
County  distributor;  Stouthammer  Bros.,  767 
Third  street,  north  side  dealers,  and  Waldheim 
&  Co.,  206-212  West  Water  street,  downtown 
retailers,  co-operated  with  Mr.  Kidd  in  putting 
over  an  enormous  amount  of  Brunswick  busi- 
ness. 

Charles  J.  Orth,  274  West  Water  street, 
Sonora  distributor,  says  "Business  simply  was 
great."  There  is  no  more  enthusiastic  phono- 
graph dealer  in  Milwaukee  than  Mr.  Orth,  and 
his  efforts,  especially  at  the  holiday  season, 
placed  the  Sonora  well  in  the  forefront. 

Paul  F.  Seeger,  manager  of  the  phonograph 
department  of  the  Edmund  Gram  Music  House, 
414-416  Milwaukee  street,  Aeolian-Vocalion  and 
Columbia,  doubled  his  1915  holiday  business  in 
1916.  The  Gram  house  was  one  of  the  heaviest 
advertisers  and  the  class  of  its  advertising 
aroused  favorable  comment  everywhere. 

Talking  machine  and  piano  dealers  of  Mil- 
waukee have  been  given  full  representation  in 
the  organization  of  the  Civic  Music  Association, 
recently  formed  with  a  membership  of  250  and 
now  out  to  enroll  a  total  of  5,000  in  this  city. 
The  music  dealers'  division  of  the  new  society 
is  being  organized  under  the  direction  of  a  com- 
mittee headed  by  Charles  J.  Orth,  as  chairman. 
The  other  members  are:  Edmund  Gram,  Fred 
B.  Bradford,  Eric  S.  Hafsogs,  Karl  A.  Graner, 


Emil  O.  Schmodr,  Frederick  D.  D.  Holmes, 
William  A.  Kaun,  Anthony  G.  Weinman,  F.  C. 
Billings,  F.  H.  Hochmuch  and  J.  B.  Thiery. 

After  holiday  advertising  by  the  Badger 
Talking  Machine  Shop  took  the  form  of  a  vote 
of  appreciation  to  the  public  for  its  splendid 
patronage  of  the  house.  R.  H.  Zinke,  manager, 
not  only  carried  out  this  idea  in  newspaper  ad- 
vertising, but  in  a  special  circular  letter  which 
accompanied  every  new  Victor  catalog  of  Jan- 
uary records  sent  out  to  the  shop's  large  list 
of  patrons  and  prospects. 

John  H.  Becker,  who  resigned  November  1  as 
manager  of  the  Victrola  department  of  the  West 
Side  store  of  Edward  Schuster  &  Co.,  has  be- 
come associated  with  the  new  branch  estab- 
lished at  Escanaba,  Mich.,  in  the  Upper  Penin- 
sula, by  Grinnell  Bros.,  Detroit.  Mr.  Becker 
will  handle  Victor  sales.  Mr.  Becker  was  called 
to  Milwaukee  on  Christmas  Eve  by  the  sud- 
den death  of  his  father,  Henry  Becker  a  pioneer 
resident  of  Milwaukee.  Mr.  Becker  was  seventy- 
five  years  of  age.  The  funeral  was  held  on 
Tuesday,  December  26. 

L.  C.  Parker,  manager  of  the  Victrola  depart- 
ment of  Gimbel  Bros.,  believes  the  business 
done  by  his  department  during  the  holiday  sea- 
son establishes  new  records  for  department 
store  sales.  Mr.  Parker's  advertising  early  in 
the  season  dwelt  upon  the  fact  that  Gimbel's 
stocks  of  Victrolas  were  ample  and  could  be 
depended  upon  to  meet  all  demands,  but  be- 
fore December  20  he  had  to  take  back  his 
words,  as  stocks  of  several  of  the  fastest  mov- 
ing styles  were  entirely  exhausted. 

The  C.  F.  Adams  Co.,  310-312  West  Water 
street,  house  furnishings,  has  taken  the  agency 
for  the  Singer. 

The  Smith  Piano  Co.,  90  Wisconsin  street, 
has  doubled  the  size  of  its  Columbia  department. 
Increased  facilities  include  two  large  demon- 
strating booths,  art  parlors  and  a  new  record 
library  room. 

L.  T.  Kunde,  a  well-known  Edison  man,  has 


joined  the  Flanner-Hafsoos  Music  House,  417 
Broadway,  as  manager  of  the  Diamond  Disc  de- 
partment. 

Lawrence  McGreal,  manager  of  the  Pathe- 
phone  Co.  of  Wisconsin,  185  Fourth  street, 
Pathe  jobber,  reports  that  December  wholesale 
business  was  nearly  100  per  cent,  in  excess  of 
that  a  year  ago. 

The  Record-Lite  Co.  of  Milwaukee,  135  Sec- 
ond street,  has  been  obliged  to  still  further  en- 
large its  quarters  because  of  the  big  demand  for 
this  new  appliance  for  Victrolas.  George  E. 
Brenecker,  general  manager  and  designer,  says 
the  proposition  is  one  of  making  enough  goods 
to  fill  orders  rather  than  one  of  getting  after 
business. 

Employes  of  the  Huening  &  Broda  Cigar  Co., 
Burlington,  Wis.,  are  now  rolling  cigars  to  the 
tune  of  a  Victrola.  The  machine  is  kept  running 
throughout  the  working  hours  and  appears  to 
improve  the  work. 

Meyer  &  Seeger,  840  College  avenue,  Apple- 
ton,  Wis.,  Edison  dealers,  have  opened  their 
new  store,  equipped  with  the  latest  type  of 
sound  proof  demonstrating  booths  and  all  other 
conveniences  of  a  metropolitan  music  shop. 


NEW  QUARTERS  FOR  PLAZA  MUSIC  CO. 

The  Plaza  Music  Co.,  manufacturers  of  the 
"Supertone"  line  of  talking  machines,  and  man- 
ufacturers and  distributors  of  music  rolls,  has 
leased  the  fifth  floor  of  the  building  at  18  West 
Twentieth  street,  New  York,  and  will  move 
from  its  present  quarters  at  8  West  Twentieth 
street,  this  week.  The  company  will  have  en- 
larged facilities  at  its  new  address,  and  will 
be  in  a  position  to  give  maximum  service  to 
its  clientele. 


The  Perkins  Phonograph  Co.,  of  Chicago,  111., 
was  incorporated  recently  with  a  capitalization 
of  $30,000,  the  incorporators  being  C.  A.  Mc- 
Hugh,  Mildred  Strode  and  Joseph  Wolfe. 


LANSING  KHAKI  MOVING  COVERS 

YOU  have  just  passed  through  the  busiest  season  in  the 
history  of  the  Phonograph.  Look  back  over  your  delivery 
expenses,  at  what  it  cost  you  for  paper,  for  twine,  for  time  used 
in  packing,  together  with  the  cost  of  sending  a  polisher  to  each 
home  to  remove  inevitable  scratches  and  other  blemishes.  Then 
deduct  from  this  amount  the  cost  of  a  sufficient  quantity  of 

LANSING  KHAKI  MOVING  COVERS 

to  take  complete  care  of  your  deliveries — this  quantity  will  last  for 
several  seasons — and  note  what  might  have  been  saved! 

LANSING  KHAKI  MOVING  COVERS  make 
contented  customers —  are  money  savers,  and  a  necessary 
part  of  your  delivery  system.   Equip  yourself  with  them. 

With  best  wishes  for  1917 

E.  H.  LANSING 

MANUFACTURER 

611  WASHINGTON  ST.,  BOSTON,  MASS. 
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No  Shortage  of 
B.  &  H.  Fibre  Needles 


1§  We  are  prepared  to  fill  any 
and  all  orders  on  short  notice. 

^  The  fibre  needles  we  are  now 
offering  are  superior  to  any  we 
have  yet  manufactured. 

*l  REMEMBER  we  are  the 
only  manufacturers  of  fibre  nee- 
dles in  America  and  our  product 
is  covered  by  U.  S.  Letters  Patent. 


Send  for  sample  of  our  popular  package 
50  needles  —  retail  price  25  cents 


USUAL  DISCOUNTS 

B.  &  H.  Fibre  Mfg.  Co. 

33  and  35  W.  KINZIE  STREET  CHICAGO,  ILL, 
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HOLIDAY  RUSH  BREAKS  CASH  REGISTERS  IN  CINCINNATI 


Constant  Use  in  Ringing  Up  Sales  Proves  Fatal- 
Machine  Men— Merchants  to  Take  Action  to 


-Some  Interesting  Totals  Quoted  by  Talking 
Overcome  Freight  Congestion — Other  News 


Cincinnati,  O.,  January  4.— Putting  the  roller 
bearing  system  of  a  cash  register  out  of  busi- 
ness because  of  the  amount  of  use  it  was  put 
to  is  the  holiday  story  of  the  talking  machine 
'department  of  the  Rudolph  Wurlitzer  Co.  So 
great  was  the  rush  for  machines  and  particu- 
larly in  the  way  of  records  that  on  the  Saturday 
before  Christmas  the  register  just  ceased  to 
operate  and  the  old  system  of  keeping  account 
of  sales  had  to  be  resorted  to. 

The  Wurlitzer  Co.'s  position  as  a  Victor  job- 
ber and  dealer  was  saved  through  the  creation 
of  the  immense  record  system  which  was  put 
into  operation  midway  in  December.  This  threw 
the  record  business  within  easy  reach  of  the 
consumer  and  gave  other  salesmen  an  oppor- 
tunity to  care  for  the  machine  sales. 

At  no  time  in  the  history  of  the  trade  exists 
such  general  satisfaction  as  prevails  just  now. 
All  the  jobbers  and  retailers  are  jubilant  over 
the  immense  volume  of  business.  As  usual  in 
these  modern  times  there  was  the  lack  of  suf- 
ficient stock.  Days  before  Christmas  the  dif- 
ferent houses  were  asking  competitors  if  they 
were  heavy  on  certain  sizes  and  received  a 
negative  response. 

One  of  the  big  surprises  of  the  year,  reviewing 
1916,  was  the  big  strides  made  in  the  Cincinnati 
territory  by  the  Columbia  machines.  Where 
the  "talker"  was  handled  by  a  few  previous  to 
January  1,  last  year,  the  reverse  is  true  to-day 
and  the  indications  point  to  an  even  greater 
distribution  this  year. 

Manager  Whelen,  of  the  local  Columbia 
Graphophone  Co.,  was  all  smiles  when  asked 
how  this  past  year's  business  compared  with 
1915'.  He  said:  "Well  we.  only  had  a  225  per 
cent,  increase  over  last  year's  sales,  but  these 
figures  would  have  been  greater  had  we  been 
able  to  get  all  the  machines  for  which  we  had 
bona  fide  orders.  Even  at  that  with  the  in- 
creased facilities  for  handling  the  demand  at 
the  factory  the  shortage  was  not  so  great  as 
in  former  years.  The  greatest  shortage  was  in 
the  smaller  types  of  machines  but  as  the  bulk 
of  the  demand  this  year  was  for  higher  priced 
instruments  we  managed  to  pull  out  pretty  well. 
Yes,  we  are  satisfied  with  this  year's  business 
and  next  year  we  will  have  a  tremendous  year 
to  beat  but  from  all  indications  we  will  do  it." 

The  holiday  business  accomplished  one  thing 
and  this  point  will  bring  many  recruits  into  the 
field  after  the  rush  of  clearing  away  the  debris. 
It  has  shown  many  Cincinnati  talking  machine 
merchants  that  the  freight  facilities  of  Cin- 
cinnati are  pitiful.  This  came  home  with  telling 
weight  on  A.  O.  Peterson,  manager  of  the  Pho- 
nograph Co.,  Edison  dealer.  For  six  weeks 
there  was  a  load  of  supplies  en  route  to  Cincin- 
nati and  after  reaching  the  Cincinnati  district 
he  was  one  week  in  getting  to  the  car.  The 
fight  to  line  up  this  car  caused  Mr.  Peterson  to 
do  some  heavy  thinking.  He  is  glowing  with 
happiness  over  the  results  accomplished  by  the 
Edison  dealers  in  his  territory.  Edison  machines 
and  records,  he  said,  were  placed  on  the  map 
in  the  proper  manner  this  Christmas. 

The  Starr  Piano  Co.'s  phonograph  business, 
considering  that  it  is  just  a  little  over  a  year  old, 
was  phenomenal.  Manager  Paul'ing,  of  the  Cin- 
cinnati district,  accumulated  an  unusually  heavy 
stock  early  in  the  year  and  at  the  eleventh  hour 
some  of  this  was  distributed  to  centers  which, 
were  shy.  The  result  was  almost  complete 
annihilation  to  the  Starr  talking  machine  stock, 
leaving  the  factory  free  to  start  the  task  of  pre- 
paring for  this  year's  demands. 

To  the  Vocalion  department  of -the  Aeolian 
Co.  came  a  class  of  buyers  of  above  the  average  • 


SPEED  INDICATOR 

For  Timing  the  Speed  of  Records  and  for  Testing  all  Phono- 
graph Motors  by  Mazda  Lights  on  60  Cycle  Circuits. 
SIMPLE  and  NOVEL.  RETAILS  FOR  15c. 

THE  PHANTOM-METER  CO.,  NEEDHAM,  MASS. 

Sample  to  Dealers  upon  Request. 


type  and  this  resulted  in  a  higher  percentage  of 
cash  customers.  The  Vocalion's  increase  over 
last  year  in  this  district  was  unusually  satisfac- 
tory. Quite  a  number  of  the  styles  were  cleaned 
out  and  there  was  a  brisk  demand  for  some 
special  cases. 

Manager  Rudolph  Dittrich,  of  the  talking  ma- 
chine department  of  the  Rudolph  Wurlitzer 
Co.,  reviews  the  holiday  situation  in  the  fol- 
lowing manner: 

"The  greatest  rush  of  the  holiday  season  is 
over,  and  in  looking  back  we  must  say  that  dur- 
ing our  experience,  we  have  not  gone  through 
a  rush  period  that  even  would  begin  to  compare 
with  that  of  Christmas  of  1916.  The  Wurlitzer 
store  was  crowded  from  wall  to  wall  with  rec- 
ord buyers,  while  the  talking  machine  depart- 
ment was  utilized  to  its  greatest  capacity  all 
during  the  holiday  season.  The  news;record 
rack  and  record  counter  over  which7  asgoords 
were  sold  without  being  played  alone  enabled 
us  to  cope  with  the  situation.  Had  we  tried 
to  do  business  on  any  other  system,  we  could 
not  have  taken  care  of  more  than  a  fraction 


of  the  customers  who  thronged  the  store  day 
after  day. 

"The  record  rack  which  had  just  recently  been 
installed  in  our  store  has  a  capacity  of  thirty 
thousand  records,  and  extends  a  distance  equiv- 
alent to  one-half  the  entire  length  of  the  store. 
The  records  are  in  plain  sight  of  the  customer, 
and  the  greatest  possible  rapidity  of  service 
results  because  the  records  are  always  in  the 
reach  of  the  many  sales  people  behind  the 
counter. 

"To  stand  at  one  end  of  this  long  counter  and 
see  the  vast  number  of  records  being  passed 
over  to  the  hundreds  of  record  buyers  on  the 
other  side  was  declared  to  be  one  of  the  most 
extraordinary  sights  ever  seen  by  some  of  the 
retail  selling  experts  who  were  invited  by  'Wur- 
litzer' to  go  through  the  experience  of  witness- 
ing the  real  rush  of  buyers.  Records  were 
plentiful,  and  'Wurlitzer'  took  advantage  of  this 
circumstance  to  the  greatest  possible  extent  by 
conveying  the  fact  to  the  public. 

"Victrolas  were  short,  and  the  shortage  was 
felt  more  keenly  than  ever  before.  After  it 
is  all  over  it  is  a  great  pleasure  and  satisfac- 
tion to  know  that  practically  everyone  of  the 
thousands  of  buyers  was  well  served  and  left 
satisfied." 


HELPING  THE  MOVIES 

Talking  Machines  Used  in  the  Production  of 
Films — Acts  as  Assistant-Director 


Picture  the  sweet  country  maid  of  a  motion 
picture  studio  dreaming  of  her  lover  in  a  far-off 
land.  The  director  shouts  at  her:  "Look  wist- 
ful, longing,  melancholy — what  you  will."  He 
bellows:  "Go!"  which  is  the  signal  for  action. 
A  talking  machine — yes,  a  real  talking  machine — 
is  started,  and  the  strains  of  "I  Hear  You  Call- 
ing Me"  are  heard. 

"You  see,"  says  the  director,  "the  important 
part  that  the  talking  machine  can  be  made  to 
play  in  the  production  of  a  motion  picture.  In 
the  course  of  time  directors  will  realize  that  the 
talking  machine  can  play  the  part  of  'assistant 
director.'  It  is  certainly  an  invaluable  aid  in 
creating  emotions.  We  in  the  studio  have  come 
to  regard  it  as  indispensable.  The  actor  may 
not  know  the  whole  story  of  the  film.  It  is  dif- 
ficult for  him  to  come  in  'cold,'  and,  at  a  given 
cue,  work  himself  into  the  correct  emotional 
state  for  a  realistic  and  convincing  portrayal. 
Here  is  where  the  talking  machine  comes  to 
our  aid. 

"We  know  how  music  enhances  the  effect  of 


the  motion  picture  as  presented  in  the  theatre. 
The  audience  does  not  often  realize  the  im- 
portance of  the  musical  accompaniment.  But, 
omit  the  music,  and  the  difference  is  felt  in  a 
moment.  The  effect  that  music  has  upon  the 
spectator  is  analogous  to"  its  effect  upon  the 
actor.  He  responds  readily  to  the  musical 
stimulus." — Popular  Science  Monthly. 


VICTOR  FOLDER  ON  GALLI=CURCI 

Interesting  Facts  Regarding  New  Operatic  Sen- 
sation Sent  to  Dealers 


With  the  new  Victor  record  supplement  for 
January  there  was  sent  out  to  the  trade  a 
special  folder  regarding  the  new  Victor  records 
by  Galli-Curci,  the  new  sensation  in  the  operatic 
world.  The  folder  contains  a  reproduction  of 
the  headlines  regarding  Galli-Curci's  debut  ap- 
pearing in  the  Chicago  newspapers.  There  was 
also  offered  some  interesting  and  important  in- 
formation regarding  the  singer's  history.  The 
first  two  records  by  Galli-Curci  are  "Caro 
Nome"  (Dearest  Name),  from  "Rigoletto,"  the 
number  which  caused  a  sensation  at  her  first 
appearance  in  Chicago,  and  "La  Partida"  (The 
Departure),  a  Spanish  ballad  by  Alvarez. 


Our  New  "1917"  Model 

Service 


is  1  00  per  cent,  efficient.  We  are  pre- 
pared to  give  the  New  England 
Victor  dealers  concentrated  attention, 
especially  on  record  service. 

CRESSEY  &  ALLEN 


Victor  Jobbers  Exclusively 


PORTLAND,  MAINE 
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STARR  RECORDS 

A  half  century  of  manufacturing  the  world's  greatest 
musical  instruments  and  accessories  has  given  The 
Starr  Piano  Company  a  reputation  and  prestige  which 
is  its  greatest  asset  and  the  ideals  and  standards  by 
which  it  has  attained  this  standing  have  never  changed. 

In  Starr  Records,  the  latest  Starr  Product,  the  same 
knowledge,  the  same  genius,  the  same  resources  are 
again  combined  to  make  this  product  just  as  supreme 
in  Starr  Quality. 

Starr  Records  are  of  the  world's  best  music  by  the 
best  artists  and  are  1 0  inches  in  diameter,  vertically 
cut,  with  1  50  lines  to  the  inch. 

The  Starr  systematic,  thorough  plan  of  co-operation 
has  made  Starr  Service  to  dealers  complete,  and  the 
Starr  distributing  facilities  insure  immediate,  efficient, 
and  satisfactory  attention  to  dealers. 

The  STARR  PIANO  CO. 

Established  1872  Richmond,  Indiana 


DISTRIBUTORS 

The  Starr  Piano  Co.,  at  Birmingham,  Chicago,  Cincinnati,  Cleveland,  Detroit, 
Fredericksburg,  Va.,  Indianapolis,  Kansas  City,  Los  Angeles,  Nashville,  Richmond 

W.  H.  CALDWELL,  Shelbyville,  Ky. 
MELVILLE  CLARK  PIANO  CO.,  Chicago 
M.  L.  McGINNIS  &  CO.,  Minneapolis 
STARRTHONOGRAPH  CO.,  Pittsburgh 


The  Sign 
of  a 

Starr  Store 


Where  Starr 
Serrice  is 
Guaranteed 


STARR  PHONOGRAPH  SALES  CO.,  New  York 
STARR  SALES  CO.,  Philadelphia 
TROPICAL  TRADING  CO.,  New  Orleans 
C.  B.  PARKER,  New  York  and  San  Juan,  P.  R. 
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1916  has  passed— the  biggest  year  by  far  in  the  history 
of  the  Columbia  Graphophone  Co.  We  have  still 
enough  big  news  for  Columbia  dealers  to  make  them 
think  that  their  best  months  heretofore  were  only 
promises. 


(Writ*  for  "Music  Money,"  albook  "full^of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


STANDARD  TALKING  MACHINE  CO.  OCCUPYING  NEW  HOME 

All  Departments  Being  Rapidly  Equipped — Columbia  Co.'s  Busy  Season — Buehn  Phonograph  Co. 
Closed  Big  Year — New  Agencies — Educational  Department  of  Victor  Co.  Opens  Branch 

The  Buxton 


Pittsburgh,  Pa.,  January  16. — The  Standard 
Talking  Machine  Co.,  the  Victor  distributors, 
finished  moving  into  its  new  home  at  117-119 
Ninth  street  on  January  4  and  all  departments 
are  rapidly  becoming  comfortably  established. 
Two  weeks  more  will  be  required  to  put  on  all 
the  finishing  touches.  The  building  itself  is  ex- 
cellently adapted  to  the  needs  of  the  Standard 
and  the  equipment  and  arrangement  throughout 
are  such  as  to  facilitate  to  an  extraordinary  de- 
gree every  part  of  the  business.  The  first  floor 
of  the  spacious  four-story  structure  is  given  over 
to  the  offices,  which  are  a  model  of  convenience 
and  attractiveness.  A  handsome  auditorium  is 
being  installed  on  the  second  floor  for  recitals 
and  meetings,  in  connection  with  the  well-known 
"Standard  Service"  department.  The  big  stock 
of  Victor  machines  and  records  is  disposed  with 
a  view  to  prompt  handling  by  the  large  and  effi- 
cient force. 

The  Pittsburgh  branch  of  the  Columbia 
Graphophone  Co.,  Sixth  street  and  Duquesne 
Way,  is  an  extremely  busy  center  these  days  and 
every  member  of  the  organization  fairly  radi- 
ates enthusiasm  over  the  outlook.  The  past 
year's  business  was  108  per  cent,  in  excess  of 
that  of  1915 — a  just  cause  for  rejoicing  on  the 
part  of  the  local  Columbia  management  and  staff. 
The  passing  of  the  biggest  Christmas  season  in 
the  history  of  the  trade  has  not  brought  any 
let  up  in  demand  for  Columbia  machines  and 
records  Manager  Lambert  Friedl  states.  With 
the  completion  of  the  new  addition  to  the  fac- 
tory, the  dealers  are  promised  more  adequate 
supplies  and  prompter  deliveries  and  this  will 
overcome  the  only  difficulty  that  has  been  ex- 
perienced. 

An  aggressive  campaign  is  being  carried  on 
throughout  this  territory  in  behalf  of  the  Co- 
lumbia artists,  and  dealers  are  co-operating  by 
giving  their  unqualified  support  wherever  the 
artists  appear.  This  has  given  record  sales  a 
marked  stimulus  of  late,  they  report. 

N.  B.  Nicholas,  of  the  Columbia  educational 
department,  located  at  the  Pittsburgh  headquar- 
ters, is  busy  promoting  the  best  interests  of  the 
dealers,  as  well  as  waging  an  active  work  among 
the  schools,  and  is  carrying  out  more  extensive 
plans  with  the  opening  of  the  new  year. 

S.  H.  Nicholas,  district  manager  of  the  Colum- 
bia Graphophone  Co.,  with  headquarters  in 
Pittsburgh,  is  attending  the  annual  convention 
of  the  Dictaphone  salesmen  in  New  York  City 
this  week.  Accompanying  him  are  E.  N.  Price, 
W.  L.  Donelson  and  H.  W.  Reutty,  all  of  the 
local  branch. 

Albert  Buehn,  head  of  the  Buehn  Phonograph 
Co.,  well-known  Edison  jobbing  house,  reports 
having  closed  a  highly  successful  year,  the  busi- 
ness having  shown  an  amazing  gain  in  both  ma- 
chines and  records.  During  the  past  month  sev- 
eral new  connections  were  established  in  this 
territory.  J.  O.  Clawson,  Main  street,  Belle  Ver- 
non, Pa.,  has  installed  a  talking  machine  de- 
partment, featuring  the  Edison  line  of  machines 


and  records.  The  Buxton  &  Landstreet  Co., 
Thomas,  W.  Va.,  also  acquired  the  Edison. 
Activity  following  the  holidays  continues  almost 
unabated,  Mr.  Buehn  states,  and  there  is  a  very 
promising  outlook  in  both  the  jobbing  and  retail 
departments.  Additions  have  been  made  to  the 
wholesale  forces  and  to  the  clerical  staff. 

The  educational  department  of  the  Victor 
Talking  Machine  Co.  has  established  a  perma- 
nent branch  in  this  city  and  is  about  to  carry  on 
a  more  extensive  campaign  than  has  yet  been 
attempted  here.  The  C.  C.  Mellor  Co.,  604 
Wood  street,  one  of  the  oldest  and  foremost 
houses  in  the  country,  is  behind  the  new  under- 
taking and  has  furnished  handsome  quarters  for 
the  department  in  connection  with  its  Victrola 
section.  The  work  is  in  the  capable  hands  of 
Robert  H.  Wilkinson,  of  the  Victor  educational 
staff.  While  the  foundation  has  already  been 
laid  in  Pittsburgh,  and  all  the  high  schools  and 
many  of  the  grammar  schools  use  the  talking 
machine  in  connection  with  their  courses,  the 
field  is  regarded  as  practically  new  and  capable 
of  great  development.  Mr.  Wilkinson  will  pro- 
mote the  study  of  music  through  the  Victrola, 
will  give  demonstrations  and  recitals  and  will  aid 
in  the  proper  selection  of  records  for  the  school 
and  home.  A  spacious  parlor  has  been  fitted  up 
in  the  Mellor  store  for  this  purpose. 

Manager  George  Hards,  of  the  W.  P.  Fred- 
erick Piano  Co.'s  Victrola  section,  states  that  the 


past  year  was  marked  by  a  very  gratifying  trade 
and  the  outlook  for  the  year  just  begun  promises 
an  even  greater  volume  of  business.  The  de- 
partment's total  sales  for  1916  show  an  increase 
over  the  previous  year  of  more  than  40  per  cent. 
The  success  of  the  new  record  department  on 
the  second  floor  has  passed  all  expectations. 
The  removal  of  the  records  from  the  first  floor 
to  the  second  was  mainly  in  the  nature  of  an  ex- 
periment, and  the  more  secluded  location  has 
proved  an  advantage  rather  than  a  disadvantage 
in  caring  for  the  large  Frederick  patronage. 

The  W.  F.  Frederick  Victrola  department 
has  added  an  educational  department  and  placed 
in  charge  Miss  Lillian  Wood.  Educational  work 
through  the  medium  of  the  talking  machine  will 
be  promoted  in  the  schools  of  the  Pittsburgh 
district. 

J.  C.  Roush,  president  of  the  Standard  Talking 
Machine  Co.,  is  visiting  the  Victor  factory  at 
Camden,  N.  J.,  several  days  this  week. 


OPENS  NEW  STORE  IN  MOLINE,  ILL. 

Moline,  III.,  January  8. — H.  S.  Hartzman  is  to 
open  a  new  store  at  1125  Thirteenth  avenue,  in 
this  city,  and  will  handle  talking  machines  under 
the  name  of  H.  S.  Hartzman  &  Co.  Mr.  Hartz- 
man has  been  engaged  in  the  jewelry  business 
and  has  built  up  a  considerable  business. 


F.  W.  Spooner,  of  435  Fillmore  avenue, 
Buffalo,  N.  Y.,  has  taken  on  the  agency  for  the 
Aeolian-Vocalion.  Many  have  attended  his 
demonstrations  of  this  talking  machine. 


W$t  Cortmapfjcme 
Hanguage  JUcorbs 

You  learned  English  simply  by  listening.  You  picked  it  up  naturally. 
Other  languages  are  easily,  naturally  and  correctly  learned  by  absorbing 
them  by  contact  with  sound.  The  student's  ear  does  the  work  while  the 
eye  follows  the  spoken  word  as  he  reads  from  a  book.  The  Cortina- 
phone  method  makes  it  a  pleasure  and  a  pastime. 

The  teaching  is  done  by  means  of  phonographic  disc  records.  This  not  only  opens  up  for 
the  dealer  a  largely  increased  field  for  the  sale  of  records  but  will  be  the  means  of  selling 
many  machines  to  homes  who  desire  to  take  up  this  course  but  have  no  machine  for  the 
records.  This  course  will  not  only  appeal  to  the  commercial  student  but  it  has  a  large  field 
among  those  wishing  to  broaden  their  power  of  thought  through  the  acquirement  of  an  addi- 
tional language. 

There  is  now  an  extraordinary  demand  for  language  instruction.  The  Cortinaphone  method 
is  being  used  in  every  section  of  the  country.   Are  you  getting  your  share  of  the  profits? 


The 

Proper 

Method 


THE  CORTINA  ACADEMY  OF  LANGUAGES  (SaiaJ^A^ 


)  12  E.  46th  St.,  New  York 
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The  Music  Master 


A' 


$100  Manophone.  Finished  in 
Genuine  Mahogany,  Quartered 
Golden  Oak  or  Fumed  Oak. 
Brake  and  Speed  Regulator.  Uni- 
versal Tone  Arm.  Tone  Modifier. 


$150  Manophone.  Inlaid  Ma- 
hogany Finish.  Brake  and  Speed 
Regulator.  Universal  Tone  Arm. 
Tone  Modifier.  All  exposed 
metal  parts  gold-plated. 


^  of  Phonographs 


NOW 
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— not  tomorrow — but  today,  this  very  moment,  is  your  oppor- 
tunity to  find  out  about  the  Manophone  Merchandising  PI*n. 

The  plan  that  is  bringing  more  business  and  more  profits 
to  other  dealers. 

The  plan  that  will  bring  you  more  profits. 

Dealers  everywhere  are  awakening  to  the  fact  that  the 
Manophone  is  not  "just  another  phonograph"  but  because  of  its 
incomparable  tone,  it  is  the  phonograph  achievement  of  the  age. 

The  inherent  qualities  of  the  Manophone 
plus  Manophone  national  advertising  is  creat- 
ing an  unprecedented  demand  for  this  nexv 
phonograph. 

Get  the  details  about  the  Manophone  Mer- 
chandising Plan  before  the  other  dealer  in  your 
locality.  Sign — Clip — Send — Today  the  Cou- 
pon below — for  this  profit  producer. 


 •  1^ 


$75  Manophone.  Finished  in 
Genuine  Mahogany,  Quartered 
Golden  Oak  or  Fumed  Oak. 
Brake  and  Speed  Regulator. 
Universal  Tone  Arm.  Tone 
Modifier. 


$30  Manophone.  Finished  in  Ma- 
hogany, Golden  Oak  or  Fumed  Oak. 
Brake  and  Speed  Regulator.  Uni- 
versal Tone  Arm. 


James  Manoil  Company,  Inc. 


Dept.  R-l 


Newburgh,  New  York 


In  the  Manophone  • 
the  Tone's  the  Thing 


$15  Manophone.  Finished  in  Ma- 
hogany or  Golden  Oak.  Brake  and 
Speed  Regulator.  Universal  Tone 
Arm.    All  metal  parts  nickel-plated. 


$50  Manophone.  Genuine  Mahog., 
Quartered  Golden  Oak  or  Fumed 
Oak.  Brake  and  Speed  Regulator. 
Universal  Tone  Arm.  Tone  Modifier. 


la 

if 


There's  a  Manophone 
^    for  Every  Home 


mail* 


Investigate  the  Manophone  Merchandising  Plan 

Attach  this  Coupon  to  your  letterhead  for  complete  Manophone  deal 


Name 
address^ 
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Hofmann,  Seagle,  Casals,  Chicago  Symphony 
Orchestra,  Parlow,  Bispham,  Eddy  Brown,  Lucy 
Gates,  Al  Jolson—  nine  of  the  greatest  names  in  their 
particular  fields,  and  records  by  each  in  the  February 
Columbia  list— out  January  20th. 


(Write  for  "Music  Money"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


NEW  FELT  CUTTING  EQUIPMENT 

James  H.  Rhodes  &  Co.  Now  Have  Most  Mod- 
ern Facilities  for  Supplying  Felts  in  Various 
Forms  for  Use  of  Talking  Machine  Trade 


James.  H.  Rhodes  &  Co.,  Chicago  and  New 
York,  who  last  May  moved  into  their  new  five- 
story  building  at  157  West  Austin  avenue,  Chi- 
cago, and  the  building  at  162  William  street, 
New  York,  have  equipped  their  felt  cutting 
shop  with  the  latest  and  most  improved  cutting, 
punching  and  stripping  machinery. 

This  company,  which  is  one  of  the  foremost 
houses  in  the  country,  has  issued  a  number  of 
interesting  publications  relative  to  various  divi- 
sions of  its  business,  which  have  attracted  wide 
interest  in  their  respective  industries.  The 
booklet  on  felt,  discs,  washers,  etc.,  contains 
a  wealth  of  valuable  information  which  should 
prove  interesting  to  manufacturers.  In  one 
section  of  this  book,  the  company  comments 
upon  the  fact  that  the  tremendous  strides 
achieved  by  the  talking  machine  industry  the 
past  few  years  has  made  the  felt  question  an 
important  one  for  talking  machine  manufactur- 
ers in  view  of  the  fact  that  the  turntable  is 
made  of  felt,  small  washers  on  the  mechan- 
isms are  made  of  felt,  and  some  of  the  bearings 
kept  greased  and  oiled  by  means  of  felt  wick. 

"This  demand,"  states  the  company,  "has 
created  a  new  industry — the  felt  cutting  shop. 
At  first  thought  it  appears  as  if  the  cutting  of 
felt  would  be  a  simple  proposition,  but  such  is 
not  the  case.  In  the  first  place,  it  is  easier  to 
punch  a  piece  of  steel  than  it  is  an  inch  thick- 
ness of  felt,  because,  the  steel  breaks  partially, 
whereas  with  felt  the  cut  must  be  made  clean 
through. 

"Another  point — felt  stretches  and  gives  and, 
unless  the  tools  are  kept  perfectly  sharp  and  in 
proper  condition,  ragged  and  uneven  discs  and 
pieces  will  be  cut. 

"On  the  turntable  of  a  talking  machine,  any 
variation  in  cutting  will  show  very  readily,  be- 
cause, the  turntable  is  stamped  out  to  an  exact 
diameter,  and  if  the  felt  covering  is  not  Cut  to 
a  perfect  circle  it  will  be  noticed  immediately. 
The  cause  of  imperfect  work  of  this  nature  is 
due  probably  to  dull  dies  or  trying  to  reduce 
cost  by  cutting  too  many  discs  at  one  time, 
causing  the  felt  to  stretch  out  of  shape  as  the 
die  is  going  through  it.  As  labor  is  the  chief 
expense  in  cutting  felt,  the  temptation  is  always 
there  to  reduce  cost  by  trying  to  increase  the 
production  per  hour,  but,  a  dollar  saved  in  this 
way  may  mean  considerable  delay  and  incon- 
venience to  the  talking  machine  manufacturer, 
when  the  finished  product  is  received. 

"In  this  line,  almost  more  than  any  other, 
reliability  of  the  concern  you  are  dealing  with, 
counts  most.  On  felt  washers  and  wicks,  which 
are  used  in  the  mechanism  of  the  talking  ma- 
chine, even  more  important  attention  must  be 
paid  to  workmanship.  A  poor  quality  of  mate- 
rial will  cause  the  washers  to  flatten  out  or 
wear  out  quickly,  and  therefore,  not  perform 
the  various  services  for  which  they  are  in- 
tended. The  result  is,  poor  service  given  by 
the  machine  itself." 


NEW  POST  FOR  JOHN  F.  DITZELL 

To  Take  Charge  of  Famous  &  Barr  Talking 
Machine  Department  on  February  1 


Kansas  City,  Mo.,  January  5. — John  F,  Ditzell, 
who  established  and  has  built  up  the  Victrola 
department  of  the  Geo.  B.  Peck  Dry  Goods  Co., 
leaves  February  1  to  take  charge  of  the  talking 
machine  department  of  the  Famous  &  Barr 
store  at  St.  Louis. 

Mr.  Ditzell  has  made  a  wonderful  success  of 
the  Peck  department,  and  has  attracted  wide 


tally  managing  the  branch  at  Little  Rock?  Ark., 
for  awhile. 

In  October,  1914,  he  opened  the  Victrola  de- 
partment for  the  Geo.  B.  Peck  Dry  Goods  Co. 
His  fertility  of  ideas  and  his  careful  manage- 
ment, which  extended  into  the  credit  matters 
with  reference  to  sales,  built  up  a  great  business. 
He  paid  much  attention  to  the  mail  order  end 
of  it  too,  and  though  the  sales  of  machines  dur- 
ing the  past  few  months  have  been  largely  con- 
fined to  the  city,  the  mail  order  sales  of  records 
have  been  very  large. 

One  of  the  best  features  of  the  work  of  Mr. 
Ditzell  with  the  Peck  concern  has  been  that 
in  connection  with  educational  organizations 
and  the  schools.  Peck's  has  come  to  be  regarded 
as  the  source  of  helpful  suggestions  for  pro- 
grams and  series  of  records,  for  musical  organi- 
zations, for  schools,  for  teachers,  and  for  all 
those  who  look  to  the  building  of  musical  cul- 
ture through  the  talking  machine. 

The  Famous  &  Barr  Co.,  at  St.  Louis,  has  a 
remarkably  well  equipped  talking  machine  de- 
partment, handling  both  Victor  and  Edison 
goods.  Mr.  Ditzell's  position  in  charge  of  the 
department  will  give  him  a  broader  opportunity 
in  a  larger  city  and  with  a  firm  that  has  con- 
nections throughout  the  country. 


John  F.  Ditzell 

attention  through  his  work  there.  The  store 
probably  does  a  larger  business  in  talking  ma- 
chines than  many  stores,  exclusive  or  with 
similar  departments  in  much  larger  cities.  Mr. 
Ditzell  has  done  it  all — because  he  started  the 
department,  and  has  had  practical  authority  in  it, 
through  the  generous  co-operation  of  the  man- 
agement. 

Mr.  Ditzell  has  spent  his  whole  business  life 
with  talking  machines.  He  came  West  from 
New  York,  his  former  home,  in  1908,  to  travel 
for  the  Columbia  branch  at  Kansas  City.  He 
spent  six  years  with  the  Columbia  Co.,  inciden- 


SPECIAL  LIST  OF  BROADWAY  HITS 

Successes  From  the  Musical  Comedies  to  Be 
Announced  as  Soon  as  Received  by  Dealers 


The  Victor  Talking  Machine  Co.  has  just  is- 
sued a  January  special  list  of  popular  hits,  from 
the  Broadway  musical  shows,  to  be  announced 
by  the  dealers  as  soon  as  received,  and  thereby 
enable  them  to  profit  by  the  cream  of  the  de- 
mand. The  list  includes  numbers  from  "The 
Big  Show"  at  the  Hippodrome,  "So  Long, 
Letty,"  "Betty,"  "The  Century  Girl"  .and  "The 
Show  of  Wonders,"  at  the  Winter  Garden,  which 
are  representative  of  the  music  that  Broadway 
is  whistling  just  now.  The  idea  of  the  special 
list  should  make  a  strong  appeal  to  the  talking 
machine  dealer. 


[STANDARD  CLEANER 
Price  50'eents,  list 

"SIMPLEX"  CLEANER 
Price  15  cents,  list 


"STANDARD" 
"SIMPLEX" 

RECORD 
CLEANERS 


Send  10  cents  in  stamps  for  a  sample  cleaner.  Write  on  your  busi- 
ness letter  head  only.   Place  regular  orders  through  your  jobber. 

K1RKMAN  ENGINEERING  CORPORATION 


Successors  to  the  Standard  Gramaphone  Appliance  Co. 


237  LAFAYETTE  STREET 


NEW  YORK 
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HOLIDAYS  MAKE  CLEAN  SWEEP  OF  STOCKS  IN  TWIN  CITIES 

Mostly  Promises  Sold  During  the  Past  Few  Days — Express  Shipments  Held  Up — Making  Elab- 
orate Plans  to  Handle  Even  Larger  Business  During  1917 — General  News  of  Conditions 


St.  Paul  and  Minneapolis,  Minn.,  January  6. — 
One  who  is  familiar  with  the  talking  machine 
trade  in  the  Northwest  would  think  that  prac- 
tically every  family  of  means  in  the  Northwest 
must  now  be  supplied  with  a  machine,  judging 
from  the  rush  for  talking  machines  and  phono- 
graphs during  the  last  four  or  five  weeks  pre- 
ceding Christmas.  The  rush  almost  was  a  crush 
in  some  places. 

Everything  was  cleaned  out — sad  to  relate — 
even  before  the  peak  of  the  movement  was 
reached.  The  late  comers  had  to  be  satisfied 
with  promises  or  any  substitute  that  proved 
handy.    It  was  awful  business. 

We  know  one  concern  that  sold  600  machines 


in  December  alone,  the  average  selling  price 
being  in  excess  of  $125.  This  house  actually 
was  out  of  the  most  popular  style  more  than  a 
week  before  Christmas.  It  offered  to  pay  ex- 
press on  a  100-machine  shipment,  but  offers  were 
no  good.  This  concern,  it  may  be  stated,  was 
Foster  &  Waldo,  of  Minneapolis,  which  besides 
being  in  the  piano  business  dabbles  in  Victor 
and  Edison  products  as  a  side  line. 

Other  houses  dealing  in  talking  machines  had 
similar  experiences.  The  piano  houses  almost 
forgot  their  main  line  in  the  epidemic  and  the 
department  stores  did  a  most  thriving  trade. 

W.  J.  Dyer  &  Bro.,  jobbers  in  Victor  goods, 
report  the  biggest  year  and  the  biggest  single 


Reanimating  Through  the  New 
Wonderful  "Modunome" 


Far  More  Than  a  Phonograph 

THE  NEW  DELPHEON  and  the  WONDERFUL  "MODUNOME"  with  its 
magic-like  silken  cord  transmit  your  own  personal  feelings  to  every  strain  of 
music  coming  from  the  instrument.  You  can  really  "play"  it;  your  own 
personality  finds  expression  in  the  harmonies  that  the  Delpheon  sends  forth. 
A  touch  of  your  finger  on  the  silken  cord  of  the  "  Modunome,"  from  where 
you  sit,  enraptured,  modulates,  instantly  or  gradually,  stirring  volume  to  soft, 
distant  melody.    YOUR  personality  is  there. 

THEN,  TOO,  THE  DELPHEON  has  an  improved  filing  cabinet  which  gives 
quick  and  easy  access  to  every  record;  it  has  a  simple  auto- 
matic stop  that  works,  an  automatic  cover  support  and  a 
new  and  distinctive  unit  motor  board  and  cover  that  is 
instantly  removable.  It  is  also  the  only  cabinet  with  a 
solid  veneered  motor  board  and  cover  top. 

Truly  It  Is 

"The  Phonograph  With  an  Individuality" 

THERE  ARE  MANY  good  phonographs  before  the  public, 
some  of  them  long  established,  but  the  Delpheon  alone  fills 
a  distinct  void  left  by  these  and  created  by  those  who  want 
an  instrument  that  is  complete  in  itself — not  just  a  machine. 


Priced  from 
$75  to  $150 


DEALERS:  The  opportunities  in  selling  the  Delpheon  are  self  evident.  In  making  your 
plans  for  1917,  arrange  to  have  the  Delpheon  on  your  floor  and  benefit  from  the  wonderful 
selling  points  that  are  built  into  this  instrument — features  that  not  only  overcome  competi- 
ion  but  CREATE  COMPETITION.    Also  learn  about  our  liberal  local  advertising  plan 

The  Delpheon  Company 


812  Boutell  Place 


Bay  City,  Michigan 


month  of  their  history.  Like  the  other  dealers, 
whether  wholesale  or  retail,  the  great  difficulty 
with  them  was  to  obtain  an  adequate  supply  for 
the  demand. 

The  Beckwith-O'Neill  Co.,  jobbers  at  Minne- 
apolis, allotted  all  their  machines  even  before 
their  arrival,  and  the  close  of  the  year  saw  their 
wide  floor  space  clean  as  a  skating  rink.  The 
house  suffered  delays  that  were  aggravating 
by  reason  of  the  freight  car  congestion  in  Chi- 
cago.   It  truly  was  awful  business  all  around. 

Nineteen-seventeen  promises  a  big  volume  of 
sales,  but  the  dealers  hope  most  devoutly  that 
the  manufacturers  and  the  railroads  will  be  in 
a  much  better  state  of  preparedness  than  they 
were  last  fall.  There  will  be  a  tremendous  call 
for  records.  The  Beckwith-O'Neill  Co.  reports 
that  the  rural  dealers  during  the  past  season 
ordered  from  five  to  ten  times  as  many  records 
as  in  any  previous  season  and  the  indications 
are  that  the  call  will  increase  rather  than  de- 
crease. This  prediction  is  borne  out  by  Archie 
Matheis,  of  the  Talking  Machine  Co.,  a  promi- 
nent retail  house,  who  reports  a  large  and  to 
somewhat  unexpected  increase  in  record  sales. 

Laurence  H.  Lucker,  of  the  Minnesota  Pho- 
nograph Co.,  jobbers  and  dealers  in  the  Edison 
products,  announces  1916  as  his  prime  year,  with 
totals  all  around  fully  50  per  cent,  greater  than 
any  preceding  year.  His  company  was  ham- 
pered much  by  slow  freight  due  to  car  shortage 
and  congestion,  but  managed  to  get  through 
fairly  well.  As  an  illustration,  he  points  to  a 
dealer  in  the  little  burg  of  New  Ulm,  who  sold 
twelve  "elephants"  (the  big  Edisons)  in  Decem- 
ber. And  this  was  going  on  in  hundreds  of  other 
towns.  The  house  is  giving  some  attention  to 
promoting  sales  of  period  cabinets,  the  kind 
that  sell  from  $1,000  to  $6,000. 

Don  Preston,  manager  of  the  talking  machine 
department  of  Donaldson's  big  store,  has  retired 
from  his  position.  He  has  been  succeeded  by 
Major  Sandey,  formerly  with  Gimbel  Bros., 
Milwaukee.  He  is  heralded  as  an  experienced 
and  successful  manager. 


VISITORS  AT  COLUMBIA  OFFICES 

Philadelphia  and  Baltimore  Sales  Staffs  Also 
Visit  Factory  at  Bridgeport — Some  New 
Recordings  by  Vernon  Stiles  Announced 


The  members  of  the  Philadelphia  and  Balti- 
more sales  staffs  of  the  Columbia  Graphophone 
Co.  were  visitors  recently  at  the  executive 
offices  of  the  company,  spending  some  time  in 
conference  with  General  Sales  Manager  Bradt 
and  United  States  Manager  Fuhri.  They  also 
visited  the  Columbia  factory  at  Bridgeport, 
Conn.,  and  were  amazed  at  the  remarkable 
strides  which  have  been  made  at  the  plant  the 
past  year.  They  also  called  at  the  recording 
laboratory  and  conferred  with  Anton  Heindl, 
manager  of  the  international  record  department, 
regarding  the  plans  which  this  department  has 
in  mind  for  the  coming  year. 

One  of  the  interesting  features  of  the  Jan- 
ary  supplement  of  new  Columbia  records  is  the 
announcement  of  the  first  recordings  by  Ver- 
non Stiles,  a  leading  American  tenor.  Mr. 
Stiles  has  not  only  won  success  in  this  country 
but  has  also  appeared  in  operatic  triumphs  in 
Vienna,  Dresden,  Bayreuth  and  Petrograd.  He 
won  high  praise  in  his  singing  of  "Parsifal"  with 
the  Chicago  Grand  Opera  Co.,  and  in  solo  work 
with  the  New  York  Symphony  Orchestra,  and 
in  open-air  Wagnerian  productions  by  the 
Metropolitan  Opera  Co.  His  first  Columbia 
record  consists  of  the  following  popular  selec- 
tions, "The  Sunshine  of  Your  Smile"  and  "The 
Old  Refrain." 


INCORPORATED 


A  certificate  of  incorporation  was  issued  by 
the  Secretary  of  State  at  Albany  last  month  to 
the  Phonograph  Specialties  Manufacturing  Co., 
Inc.,  incorporated  for  the  purpose  of  manufac- 
turing talking  machines  and  accessories.  The 
capitalization  of  the  concern  is  $10,000,  the  in- 
corporators being  R.  N.  Weston,  S.  Slonin  and 
M.  P.  Hoffman,  all  of  New  York  City. 
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The  Columbia  Grafonola  200 -$200,  has  been  designed 
and  built  with  a  view  to  producing  the  best  quality 
tor  $200  that  this  company  or  any  other  company 
has  ever  produced,  and  it  is  proving  itselt  all  of  that. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


COHEN  &  HUGHES  OPEN  NEW  QUARTERS  IN  BALTIMORE 

Handsomely  Equipped  Building  Devoted  to  the  Victor  Line— Volume  of  Holiday  Trade  Surpasses 
All  Records — Some  Features  of  the  Business — Recent  Changes  in  the  Field 


Baltimore,  Md.,  January  3. — Baltimore  whole- 
sale and  retail  talking  machine  dealers  have  just 
wound  up  the  biggest  year  in  their  history.  All 
that  kept  the  year  from  being  much  larger  was 
the  shortage  of  machines  which  faced  most  of 
the  houses.  Had  they  been  able  to  secure  more 
machines  they  could  have  sold  them  without 
trouble.  In  fact  some  of  the  distributors  right 
now  have  their  files  choked  with  orders  for 
large  numbers  of  instruments,  and  they  do  not 
know  when  they  will  be  able  to  fill  them. 

The  December  business  was  in  general  the 
biggest  in  the  history  of  the  talking  machine  in 
this  city.  It  was  during  this  month,  when  the 
big  Christmas  rush  was  on,  that  the  houses  felt 
the  pinch  brought  about  by  the  shortage.  Prac- 
tically all  of  them  were  doing  all  in  their  power 
to  get  in  machines  when  the  rush  came  on,  most 
of  them  without  success. 

The  big  demand  for  machines  during  the 
summer  months,  compared  with  the  same  period 
of  last  year  and  during  previous  years,  went  a 
great  way  toward  making  the  shortage  even 
more  keen  when  December  came  around.  In 
some  instances  this  fact  prevented  December 
from  being  as  big  as  had  been  expected.  But 
almost  all  the  dealers  report  that  the  month 
was  a  wonderful  one  with  them,  and  many  of 
them  are  still  doing  a  business  which  compares 
very  favorably  with  the  holiday  trade. 

Baltimore  and  vicinity  plainly  indicated  dur- 
ing December  that  there  is  not  much  place 
here  for  the  smaller  machines.  But  few  of  these 
were  sold  in  comparison  with  the  higher-priced 
ones,  and  the  demand  for  the  very  expensive 
ones  was  greater  than  ever  before. 

During  the  year  there  were  more  cash  sales 
than  ever  before,  and  the  first  payments  made 
on  machines  were  larger  than  at  any  previous 
time.  This  fact  is  particularly  pleasing  to  the 
trade. 

Record  sales  during  December  were  far  in  ad- 
vance of  any  other  month  at  any  time,  even  the 
corresponding  month  of  other  years,  and  the 
big  demand  for  the  records  is  keeping  up  very 
well.  This  is  held  to  be  largely  due  to  the 
fact  that  so  many  persons  got  machines  for 
Christmas,  and  now  they  are  starting  to  get 
together  a  library  of  records. 


One  of  the  features  of  the  month  was  the 
opening  of  the  new  building  of  Cohen  &  Hughes 
at  220  North  Howard  street,  with  one  of  the 
finest  Victrola  parlors  to  be  found  anywhere. 
Artistic  decorations  make  the  place  very  at- 
tractive. A  half  dozen  soundproof  booths  are 
on  the  first  floor,  and  the  place  is  extensively 
advertised  as  the  "First  Floor  Victrola  Store." 
The  firm  is  one  of  the  largest  distributors  in  the 
South,  and  besides  having  their  big  headquar- 
ters in  Baltimore  also  have  a  mammoth  branch 
in  Washington.  The  firm  did  a  record-break- 
ing business  during  the  past  year,  and  while  it 
would  have  been  much  larger  had  they  been 
able  to  obtain  all  the  machines  they  needed  they 
believe  had  they  been  able  to  do  so  they  would 
have  reported  tremendous  increases  over  past 
years.  The  firm's  record  department  is  one  of 
the  most  modern  in  the  country,  and  its  system 
will  prevent  any  shortage  of  popular  records. 

December  was  the  biggest  month  of  the  year 
as  well  as  the  biggest  in  the  history  of  the  Co- 
lumbia Co.  in  Baltimore.  The  year  was  one 
that  the  company  feels,  according  to  A.  J. 
Heath,  the  local  manager,  will  long  be  remem- 
bered for  wonderful  results.  The  company 
made  it  a  point  to  get  machines  here  by  ex- 
press throughout  the  final  weeks  of  the  holiday 
rush,  and  Mr.  Heath  says  there  is  not  a  dealer 
in  his  territory  that  is  not  more  than  satisfied 
with  the  treatment  received  in  taking  care  of 
the  volume  of  holiday  business. 

A  bit  of  cheering  news  came  to  local 
headquarters,  which  will  receive  a  big  bonus  the 
middle  of  this  month  for  its  fine  year's  serv- 
ices. A  notice  was  also  posted  this  week  by 
Mr.  Heath  that  in  view  of  the  high  cost  of  liv- 
ing, there  will  be  a  monthly  bonus  for  all  of 
the  workers  of  the  local  branch.  This  will  act 
as  an  additional  incentive  to  the  force. 

Samuel  C.  Cooke,  who  was  in  charge  of  the 
office  work  for  a  long  time  at  the  Baltimore 
headquarters,  has  just  been  made  a  member 
of  the  auditing  department  of  the  Columbia  Co.'s 
main  headquarters.  Mr.  Heath  was  sorry  to 
lose  him,  but  is  glad  of  his  promotion,  and  the 
entire  local  force  wished  him  well  in  his  new 
position. 

W.  A.  Quint,  of  the  wholesale  department,  and 


Talking  Machine  Supplies 
and  Repair  Parts 

SPECIALTIES:  MAIN  SPRINGS,  GOVERNOR 
SPRINGS,  SOUND  BOX  PARTS  AND  NEEDLES 


THE  RENE  MANUFACTURING  CO. 

HILLSDALE,  NEW  JERSEY 


Oden  F.  Jester,  the  city  salesman  for  the  Co- 
lumbia Co.,  were  given  a  holiday  treat  by  being- 
sent  to  the  Bridgeport  factory  of  the  company 
to  study  the  Columbia  article  from  the  inside. 
P.  W.  Peck,  the  traveling  salesman,  spent  the 
holidays  with  his  folks  and  manager,  and  Mrs. 
Heath  made  week-end  holiday  trips  .to  Mr. 
Heath's  parent's  home  in  Brooklyn,  N.  Y. 

Jesse  Rosenstein,  of  the  National  Piano  Co., 
Pathe  distributors,  says  that  he  never  received 
so  many  fine  tributes  for  a  line  in  his  life  as  he 
has  for  the  Pathe. 

Sanders  &  Stayman  Co.,  the  Aeolian  represen- 
tatives, did  a  fine  month's  business,  and  a  big 
business  during  the  time  the  Aeolian-Vocalions 
have  been  on  the  market.  They  were  highly 
gratified  at  the  big  sale  of  the  high-priced  styles 
of  these  instruments. 

W.  C.  Roberts,  manager  of  E.  F.  Droop  & 
Sons  Co.,  Victor  distributors,  says  that  there 
was  a  normal  increase  during  1916  over  pre- 
vious years.  His  house  sold  out  all  the  ma- 
chines it  could  get  hold  of.  A  week  before 
Christmas  every  one  of  the  Nos.  9,  10  and  11 
were  gone.  Mr.  Roberts  says  that  while  De- 
cember, of  course,  was  the  biggest  month  of 
the  year,  the  demand  for  instruments  during  the 
summer  resulted  in  a  shortage  in  December, 
which  prevented  the  month  from  being  the  larg- 
est in  volume  that  he  has  ever  had.  "Our  rec- 
ord sales,"  said  Mr.  Roberts,  "were  larger  than 
they  ever  have  been.  The  Saturday  before 
Christmas  was  the  greatest  day  we  ever  had. 
It  took  nine  people  selling  records  from  8 
o'clock  in  the  morning  until  11.30  at  night.  We 
sold  a  great  many  more  No.  18's  than  during 
last  December,"  continued  Mr.  Roberts.  "I 
figure  that  by  the  shortage  of  9's,  10's  and  ll's 
we  lost  from  700  to  800  sales.  That,  of  course, 
is  in  the  wholesale  business.  Right  now  we 
are  doing  an  immense  record  business." 

Henry  Eisenbrandt,  manager  of  the  Victrola 
department  of  H.  R.  Eisenbrandt  Sons,  I*rc,  also 
reports  that  his  house  did  a  phenomenal  busi- 
ness during  the  year,  both  in  wholesale  and  re- 
tail lines.  The  house  is  a  distributor  for  the 
Victor  goods.  Mr.  Eisenbrandt  found  the  short- 
age of  machines  a  difficult  problem,  and  says 
that  a  far  greater  business  could  have  been  done 
had  they  been  able  to  secure  the  machines.  He 
stilll  has  some  orders  which  cannot  be  filled 
because  he  is  unable  to  get  the  machines.  He 
also  has  some  orders  for  large  numbers  of  rec- 
ords which  are  dependent  upon  the  furnishing 
of  machines. 


A.  J.  Blatz  has  opened  the  Buffalo  Record 
Exchange  at  52  West  Chippewa  street,  Buffalo, 
N.  Y. 


Nicholson  Record  Cabinets 

Manufactured  in  Mahogany,  Imitation  Mahogany, 
Quartered  Oak  and  Plain  Oak. 
Fitted  with  horizontal  shelves  or  upright  racks. 
Exceptional  Values.  Write  for  illustrations. 

K.  NICHOLSON  FURN.  CO.  -  Chase  City,  Va. 

Samples    f  9tb  Floor,  New  York  Furniture  Exposition  Bid;. 

and  <  Higk  Point  Show  Room''  h>k!>  Point-  N-  c- 
Salesmen  [  Furniture  Buyers'  Exchange,  High  Point,  N.  C. 
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SOME  INTERESTING  DEVELOPMENTS  IN  CANADIAN  TRADE 

War  Conditions  Have  No  Effect  on  Heavy  Holiday  Business — Many  New  Enterprises  in  Talking 
Machine  Field — Recitals  to  Introduce  Aeolian- Vocalion — Other  Lines  Strongly  Featured 

Toronto,  Ont.,  January  4 


-All  dealers  report  a 
wonderful  Christmas  sale  of  talking  machines 
and  records,  and  this  year,  more  than  ever  be- 
fore, were  they  given  as  Christmas  gifts.  Of 
course  the  shortage  of  machines  was  particu- 
larly noticeable,  but  in  lots  of  cases  the  dealer 
was  able  to  stand  off  the  customer  for  delivery 
a  few  days  after  Christmas,  giving  them  in  place 
of  the  machine  a  Christmas  order  for  the  style 
chosen  which  the  purchaser  in  turn  could  hand 
over  to  the  person  whom  it  was  intended  for  as 
a  holiday  reminder. 

The  large  amount  of  newspaper  advertising 
indulged  in  by  the  various  companies  also  helped 
a  whole  lot  in  educating  the  public  as  to  the  ad- 
vantages in  owning  a  machine. 

Musical  Instruments,  Limited,  is  the  name  and 
style  of  a  newly  organized  company  to  receive  a 
Dominion  charter.  The  company  is  capitalized 
at  $40,000  and  the  head  office  is  to  be  in  this 
city.  Among  the  incorporators  are  Messrs.  A.  T. 
Pike,  J.  A.  Moore  and  B.  S.  Stright,  of  the 
Cecilian  Co.,  Ltd.  When  asked  by  The  World 
correspondent,  J.  E.  Hoare,  president  of  the 
Cecilian  Co.,  Ltd.,  admitted  that  he  was  behind 
the  new  firm.  While  the  charter  is  very  broad 
it  is  understood  that  the  primary  purpose  of 
Musical  Instruments,  Ltd.,  is  to  market  the  Ce- 
cilian phonographs.  Already  a  quantity  of  these 
have  been  turned  out  and  their  reception  has 
encouraged  the  proposal  to  go  more  extensively 
into  their  manufacture. 

In  their  efforts  to  get  the  necessary  supply 
of  Sonora  phonographs  to  meet  orders  the  mem- 
bers of  the  local  firm  of  I.  Montagnes  &  Co., 
Canadian  distributors  of  these  lines,  frequently 
visit  the  factory  at  New  York  City.  They  state 
that  the  goods  are  now  coming  through  quite 
satisfactorily.  In  corresponding  regarding  ship- 
ments the  manufacturers  wrote  that  they  were 
"Working  overtime  on  their  goods." 

H.  N.  McMenimen,  managing  director  of  the 


Pathe  Freres  Phonograph  Co.,  New  York,  vis- 
ited Toronto  recently. 

Otis  C.  Dorian,  general  manager  Pathe  Freres 
Phonograph  Co.,  Toronto,  visited  New  York  re- 
cently in  the  interests  of  his  firm. 

Ralph  Cabanas,  manager  of  the  Columbia 
Graphophone  Co.,  this  city,  recently  attended  a 
meeting  of  district  managers  and  department 
heads  of  the  company,  at  the  Columbia  factory, 
Bridgeport,  Conn. 

Robert  McKee  Stevenson,  whose  demise  re- 
cently occurred  suddenly  at  his  home  in 
Toronto,  was  the  father  of  E.  A.  Stevenson, 
proprietor  of  the  Regal  Phonograph  Co.,  43 
Queens  street,  East,  this  city,  manufacturer  of 
the.  Ideal  phonograph. 

James  P.  Bradt,  general  sales  manager  of  the 
Columbia  Graphophone  Co.,  New  York,  passed 
through  Toronto  recently  en  route  from  Battle 
Creek,  where  he  had  been  recuperating  from  the 
results  of  overwork.  Mr.  Bradt's  stay  in  Toronto 
was  short. 

At  the  Hamilton  salesrooms  of  the  Nord- 
heimer  Piano  &  Music  Co.,  Ltd.,  the  formal  in- 
troduction of  the  Aeolian-Vocalion  to  the  public 
of  that  city  took  place  in  the  form  of  a  series  of 
recitals.  The  attendance  and  the  interest  were 
very  gratifying  to  L.  E.  Eager,  manager  of  that 
branch,  who,  with  the  assistance  of  an  enthusi- 
astic staff,  had  every  detail  most  carefully  ar- 
ranged. Cut  flowers  were  generously  distributed 
throughout  the  rooms  and  the  walls  were  draped 
with  flags.  Each  lady  who  attended  the  recitals 
was  presented  with  a  rose  by  the  management. 
Bouquets  of  roses  were  also  presented  to  the 
ladies  contributing  to  the  program. 

Gourlay,  Winter  &  Leeming,  Ltd.,  are  featur- 
ing the  Shelton  electric  phonograph  motor  with 
very  good  success. 

Heintzman  &  Co.,  Ltd.,  are  holding  Saturday 
afternoon  Victrola  recitals  from  2.15  to  3.45, 
with  assisting  artists. 


The  Robert  Simpson  Co.,  Ltd.,  are  handling 
the  New  Edison  and  Pathe  lines. 

Gerhard  Heintzman,  Thos.  Anderson  and 
Heintzman  &  Co.,  piano  dealers  of  Hamilton, 
Ont.,  are  now  stocking  and  pushing  the 
Sonora. 

Win.  Long,  466-468  Yonge  street,  has  the  ex- 
clusive control  in  Toronto  city  for  the  sale  of 
the  Music-Phone,  a  new  Canadian  electric  phon- 
ograph. 

"R.  S.  Williams  &  Sons  Co.,  Canadian  Edison 
jobbers,  ran  double-page  spreads  in  a  number  of 
leading  dailies  throughout  the  Dominion  featur- 
ing the  merits  of  the  New  Edison  Diamond  Disc 
machine. 

The  Home  Outfitting  Co.,  170-178  King  street, 
East  Hamilton,  are  making  the  Pathephone  their 
leader  and  are  advertising  Par-O-Ket  double- 
faced  records  at  forty  cents. 

Music-in-the-home  propaganda  has  received 
another  important  move  forward.  The  Canadian 
Piano  and  Organ  Manufacturers'  Association 
has  officially  approved  of  the  trade  co-operating 
to  foster  and  develop  a  musical  atmosphere  in 
the  home.  It  has  been  decided  to  put  carefully 
considered  plans  into  execution.  It  is  proposed 
to  enlist  the  co-operation  of  the  press  in  in- 
fluencing the  public  to  give  music  its  place  in 
the  home.  This  should  all  help  towards  the  in- 
fluencing of -the  talking  machine  as  a  necessary 
article  in  the  home. 

The  Cecilian  Co.,  Ltd.,  whose  retail  store  is 
located  south  of  College  street,  have  leased  new 
premises  at  247  Yonge  street,  and  expect  to 
get  located  therein  towards  the  end  of  January. 
Already  contracts  have  been  let  for  extensive 
improvements.  There  will  be  a  number  of 
sound-proof  rooms  for  their  Cecilian  phono- 
graph department,  the  development  of  this 
branch  alone  necessitating  the  larger  premises. 
J  E.  Hoare  is  president  of  the  Cecilian  Co., 
Ltd. 


Eugene  Zimmerman,  for  the  past  fifteen  years 
a  talking  machine  dealer  at  418  South  Adams 
street,  Peoria,  111.,  died  recently  in  that  city. 
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TRADE 


We  trust  that  you  have  had  a  successful  Holiday  season 


Inquire  of  us  what  the 

Crescent  Silvertone 
Dealers  Sign 

will  mean  to  you  during  the 
coming  year. 


We  take  this  means  of  wishing  you  continued  prosperity 

for  the  New  Year 

Crescent  Talking  Machine  Company,  inc. 

89  CHAMBERS  STREET  NEW  YORK  CITY 

Manufacturers  of  the  "SILVERTONE"  Line 

CHICAGO  OFFICE:  CRESCENT  SALES  CO.,  23  E.  Jackson  Blvd.,  CHICAGO,  ILL. 
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TRIPLE  SPRING  MOTOR 

Leonard  Markets  Motor  No.  M4 


This  M4  Motor 
can  be  installed 
in  the  same 
borings  made 
for  our  No.  2 
Motor. 


Place  1917  Orders  NOW 


Leonard  Markets  Motor  No.  M2 


THE  Leonard 
Markels  Motor 
No.  M2  plays  two 
records  with  one 
winding.  Double 
spring,  worm  driven, 
fibre  gear.  Gradu- 
ated or  plain  regu- 
lator, winding  key, 
stop,  escutcheon, 
handle,  washers, 
screws,  etc.  Stamped 
turntable  10  or  12- 
inch.  Quantity  prices 
on  application. 


LEONARD  MARKELS 


165  William  Street,  New  York 
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The  Trade  In  Philadelphia  And  Locality 


Philadelphia,  Pa.,  January  8.— The  most  phe- 
nomenal holiday  trade  in  the  history  of  Phila- 
delphia's talking'  machine  business  is  a  thing 
of  the  past,  and  the  dealers,  one  and  all,  are 
congratulating  themselves  on  the  result.  It  has 
not  gone  beyond  expectations,  for  all  fall  the 
dealers  saw  it  coming.  They  tried  to  prepare 
for  it,  but  in  spite  of  supreme  effort  on  their 
part  it  reached  them  prepared,  so  far  as  it  was 
possible  for  them  to  prepare,  but  even  the  re- 
sult leaves  the  feeling  of  disappointment  that 
the  factories  could  not  better  help  them  out,  so 
that  no  business  whatever  would  have  to  be 
turned  down. 

The  machine  shortage  was  the  most  severe, 
for  most  of  the  dealers  were  able  to  get  suffi- 
cient record  stock  on  hand  to  supply,  in  most 
instances,  100  per  cent.  The  greatest  ef- 
fort just  at  present  is  to  get  as  many  machines 
as  possible  to  fill  all  the  orders  that  remain  out- 
standing, so  that  they  can  close  all  accounts  and 
begin  anew. 

Everything  points  to  a  continuance  of  the 
good  business  throughout  the  remainder  of  the 
winter,  and  at  least  until  the  end  of  spring. 
After  that  no  one  is  willing  to  predict. 

Louis  Buehn  Co.'s  Greatest  Year 

Louis  Buehn,  of  the  Louis  Buehn  Co.,  says 
that  his  firm  closed  the  largest  December  that 
they  have  ever  had,  the  largest  year  they  ever 
had,  and  they  anticipate  that  1917  is  going  to 
be  still  better.  He  says  that  the  shortage  of 
machines  is  still  acute,  and  that  they  are  short 
of  stock,  but  their  records  held  out  wonderfully 
well  in  spite  of  the  demand  made  upon  them. 
They  are  still  making  shipments  practically  com- 
plete, in  spite  of  the  big  business.  They  are 
looking  for  the  biggest  record  business  they 
have  ever  had  in  1917,  and  are  stocking  up  ac- 
cordingly. 

Cleaned  Out  of  Stock 

Burkart  &  Blake,  the  biggest  handlers  here 
of  the  Edison,  also  enjoyed  a  very  fine  Decem- 
ber business,  and  they  went  way  ahead  in  the 
amount  of  business  which  they  figured  on.  The 
big  business  depleted  their  stock  to  the  extent 
that  it  will  take  them  a  couple  of  weeks  to  get 
it  back  into  shape.  Their  factory  kept  them 
well  supplied,  and  they  did  not  run  shy  of  any- 
thing up  to  the  last  few  days. 

In  the  new  year  the  firm  expect  to  go  after 


the  piano  trade  with  as  much  energy  as  they 
can  bring  to  their  command,  now  that  they  have 
taken  the  agency  for  the  Baldwin  line.  They 
have  on  their  floor  at  present  all  the  styles  made 
by  the  Baldwin  Co.  and  the  Ellington  Co.,  both 
grands,  players  and  uprights,  and  expect  short- 
ly to  get  in  stock  some  Howards.  C.  E. 
Lucore,  who  had  been  in  charge  of  their  piano 
department,  has  resigned  to  return  to  Los  An- 
geles, where  his  father  is  in  business,  but  ex- 
pects shortly  to  retire  and  wants  the  son  to 
assume  the  work.  Mr.  Lucore  left  this  city  sev- 
eral days  ago  and  will  motor  to  Los  Angeles. 
Burkart  &  Blake  expect  to  secure  the  services 
of  a  good  man  this  week. 

Progress  of  Sonora  Phonograph  Parlors 
The  Sonora  phonograph  parlors  are  nearly 
completed,  and  would  have  finished  before  this 
were  they  not  compelled  to  interrupt  the  deco- 
rators in  order  to  give  them  a  better  chance  to 
look  after  their  big  holiday  trade.  They  did 
very  much  better  than  they  had  expected,  just 
getting  their  place  open  a  few  weeks  be- 
fore the  holiday  trade  began.  General  sales 
manager  McConnick  was  over  from  New  York 
early  this  week  and  expressed  himself  as  being 
well  pleased  with  what  has  been  done  here,  and 
the  future  prospects.  Their  warerooms  are  un- 
doubtedly attractive,  and  in  keeping  with  the 
high-class  instrument  that  is  sold.  They  are 
expecting  to  get  their  elevator  erected  within 
the  next  ten  days,  as  well  as  their  draperies 
hung. 

Ludwig's  Attractive  Warerooms 

The  Ludwig  Piano  Co.  was  able  to  get  its 
warerooms  in  shape  for  the  holiday  business. 
They  are  most  attractive,  with  a  full  line  of 
Edisons.  Manager  Ryan  is  very  optimistic  as 
to  the  outcome,  and  has  began  advertising  the 
Edison  considerably. 

To  Push  the  Cheney  Machine 

G.  Dunbar  Shewell  has  assumed  full  charge 
of  the  Cheney  talking  machine  in  this  terri- 
tory. He  has  erected  fine  warerooms  in  the 
Henry  F.  Miller  branch  store  here,  and  expects 
to  place  the  machine  extensively  in  this  terri- 
tory. He  says  he  is  well  satisfied  with  the  re- 
sults so  far  obtained,  and  that  the  holiday  busi- 
ness far  surpassed  his  expectations. 

Did  Immense  Columbia  Trade 

The  Pennsylvania  Talking  Machine  Co.  had 


the  biggest  year  in  its  history.  In  the  question 
of  Columbia  shipments,  they  had  better  ship- 
ments from  the  factory  than  during  any  pre- 
vious Christmas  season,  although  it  was  neces- 
sary to  have  several  big  express  shipments  from 
the  Middle  Western  factory  just  prior  to  the 
holidays.  They  were  compelled  to  carry  over 
a  considerable  number  of  unfilled  orders,  but 
on  the  whole  they  were  able  to  fill  a  bigger  per 
cent,  of  orders  than  any  previous  year. 

Harry  C.  Grove,  who  was  manager  of  the 
Washington  Columbia  talking  machine  ware- 
rooms,  bought  out  the  Washington  retail  store, 
and  the  Washington  jobbing  business  was 
turned  over  to  the  Baltimore  branch. 

The  Pennsylvania  Co.  have  had  a  most  in- 
teresting letter  from  the  Cameron  Piano  Co., 
of  Allentown,  who  handle  the  Columbia  in  that 
section.  They  report  that  their  business  has 
been  most  excellent,  and  that  they  are  highly 
delighted  with  the  service  they  received  from 
the  Pennsylvania  Co. 

The  Pennsylvania  Co.  will  have,  next  week, 
a  most  attractive  window  at  the  Ledger  Central 
office,  an  office  which  is  giving  one  of  its 
patrons  a  window  for  display  each  week. 

Westervelt  Terhune,  manager  of  the  Colum- 
bia store  at  Atlanta,  Ga.,  spent  a  couple  of  days 
in  Philadelphia  last  week  on  his  way  to  New 
York.  Mr.  Eckhardt,  manager  of  the  Penn- 
sylvania Co.  has  been  in  New  York  several  days 
this  week,  as  has  also  J.  D.  Westervelt,  who 
went  over,  accompanied  by  his  entire  staff  of 
the  Dictaphone  Co.,  to  attend  the  session  of  the 
convention  of  that  company  that  is  being  held 
this  week.  Five  of  the  wholesale  traveling 
salesmen  from  Philadelphia,  and  two  from  Balti' 
more,  also  took  the  trip  to  New  York  and  the 
Connecticut  factory  last  week,  during  which  they 
went  through  the  executive  offices,  the  record- 
ing laboratories,  and  all  other  parts  of  the  Co- 
lumbia's plant.  The  Dictaphone  department  of 
the  Pennsylvania  Co.  has  had  a  very  satisfactory 
December  business. 


UNUSUAL  NEWSPAPER  ARTICLE 

Philadelphia  Writer  Pays  Remarkable  Tribute 
to  Sonora  Phonograph — Attributes  Success  of 
This  Instrument  to  Energy  and  Business 
Acumen  of  President  Brightson  —  Traces 
the  Steady  Growth  of  Sonora  Business 


Philadelphia,  Pa.,  January  7. — Coincident  with 
the  opening  of  the  local  establishment  of  the 
Sonora  Phonograph  Corp,  at  1311  Walnut  street, 
there  appeared  in  the  Philadelphia  Press, 
one  of  the  most  interesting  articles  which  has 
ever  been  presented  on  behalf  of  a  talking  ma- 
chine concern. 

This  article,  which  was  illustrated,  was  writ- 
ten by  Charles  P.  Martyn,  who  had  made  a  care- 
ful study  of  the  Sonora  Phonograph  Corp.'s 
achievements  before  writing  his  story.  At  the 
top  of  the  page  were  present  a  number  of 
illustrations,  in  the  center  of  which  was  a  photo- 
graph of  George  E.  Brightson,  president  of  the 
Sonora  Phonograph  Corp.,  and  one  of  the  lead- 
ing figures  in  the  phonograph  industry.  The 
other  photographs  presented  views  of  the  in- 
terior and  exterior  of  the  Philadelphia  estab- 
lishment; a  corner  of  the  New  York  showroom 
at  668  Fifth  avenue;  a  reproduction  of  the 
"Medal  of  Honor"  bestowed  upon  the  Sonora 
phonograph  at  the  Panama-Pacific  International 
Exposition,  and  three  views  in  the  Sonora  fac- 
tory, sections  of  the  assembling,  finishing  and 
packing  rooms  being  shown. 

The  article  was  entitled  "Sonora — From  Ob- 
scurity to  Prominence  in  Seven  Years,"  with 
the  subheading  "How. a  phonograph  is  winning 
a  national  reputation — Success  due  to  energy  and 
business  acumen  of  president."  After  paying  Mr. 
Brightson  a  well-deserved  tribute  the  text  traced 
(Continued  on  page  38) 


"All  men  are  selling  themselves  in  one 
way  or  another." 

Ray  Stannard  Baker's  article  on  Wilson,  Colliers,  Oct.,  lQl6. 

The  above  quotation  means  men  are  selling 
their  ideas,  their  ability,  their  energy  and 
their  enthusiasm. 

This  is  exactly  what  we  the  Pioneer  Victor 
Distributors  of  Philadelphia,  have  been  do- 
ing these  18  years.  You  can't  afford  to  be 
without  our  service;  it  means  big  profits  to 
you.  Our  efforts  are  all  directed  to  our 
mutual  success.  Give  us  an  opportunity 
to  demonstrate  just  what  we  mean. 

Penn  Phonograph  Co. 

17  So.  Ninth  St.,  PHILADELPHIA 

ESTABLISHED  1898 
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BUEHN  SERVICE 
on  VICTOR  RECORDS 

When  they  come  in,  your  customers  may  want  only  one 
record.  When  they  go  out,  they  may  have  2,  12,  24,  50  or 
more — according  to  your  ability  and  your  stock. 

RECORD  Salesmanship 

is  the  new  profession.  It  is  the  one  that  enables  you  to 
give  your  patrons  the  greatest  service,  for  they  must  have 
music. 

You  may  be  able  to  sell  records  without  demonstrating  but 
most  of  us  cannot.  Unless  we  have  the  records,  we  lose 
business. 

Buehn  Record  Headquarters  maintains  100%  stock,  guaranteeing  complete 
deliveries  Immediately — regardless  of  the  quantity,  numbers  or  time  of 
day.     We  specialize  on   Records,  and  concentrate  on  wholesale  service. 

Watch  Buehn  Service  in  1917 


The  Louis  Buehn  Co. 

PHILADELPHIA 
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THE  TRADE  IN  PHILADELPHIA 

(Continued  from  page  36) 

the  rapid  growth  of  the  popularity  of  the  Sonora 
phonograph  in  a  comparatively  few  years,  and 
called  attention  to  its  distinctive  qualities,  the 
award  it  received  at  San  Francisco,  the  national 
advertising  campaign  sponsored  by  the  com- 
pany, the  artistic  conception  of  its  showrooms 
in  New  York  and  Philadlephia,  and  the  profit- 
sharing  plan,  under  which  Sonora  employes 
work. 

Referring  to  Mr.  Brightson  this  article  said: 
''The  Sonora  has  grown  in  popularity  because 
of  the  tremendous  energy,  business  acumen  and 
wonderful  merchandising  knowledge  of  one  man, 
who  seven  years  ago  had,  and  now  has,  im- 
plicit faith  in  the  intrinsic  worth  of  his  product. 
That  man  is  George  E.  Brightson,  president  of 
the  Sonora  Phonograph  Corp.,  57  Reade  street, 
New  York. 

"Mr.  Brightson  began  investing  his  money  in 
the  phonograph  industry  about  1910.  He  had 
carefully  examined  the  Sonora  and  foresaw  that 
one  day  it  would  be  recognized  as  the  best  talk- 
ing machine  in  the  world.  The  original  com- 
pany got  into  business  difficulties,  however,  and 
almost  before  he  realized  it,  Mr.  Brightson  was 
out  a  large  sum  of  money.  In  1913,  after  re- 
ceivers had  reorganized  the  concern,  Mr.  Bright- 
son  jumped  into  harness  himself,  organized  the 
present  corporation,  bought  out  the  old  com- 
pany, and  took  the  reins  of  authority. 

"And  he  has  never  let  go  of  those  reins  since. 
From  that  year  on  an  almost  magical  industrial 
development  has  taken  place. 

"When  Mr.  Brightson  began  his  reorganiza- 
tion the  total  number  of  employes,  including  the 
office  force,  was  about  a  dozen.  Once  in  a  while 
a  machine  was  sold. 

"Realizing  that  a  product  which  was  'just  as 
good'  or  even  'a  little  better'  than  competing 
phonographs  would  never  make  a  hit  with  an 
already  phonograph-flooded  country,  but  that 
one  which  was>  superior  to  its  competitors  would 
certainly  be  well  received  by  the  people,  this 


keen  business  man  set  forth  to  let  the  machine 
sell  itself,  and  with  its  own  marvelous  voice  tell 
the  world  of  its  superiority. 

"Careful  attention  to  detail,  insisting  at  all 
times  that  not  a  machine  leave  his  factory  until 
it  was  mechanically  and  tone  perfect,  Mr. 
Brightson  watched  his  business  grow  day  by 
day.  He  gathered  about  him  the  most  expert 
of  mechanics  for  his  factory  and  the  cleanest 
cut  of  young  men  for  his  office  force  and  in- 
stilled into  them  the  same  spirit  of  determination 
with  which  he  himself  was  filled.  And,  of  course, 
success  just  had  to  follow. 

"Now  the  New  York  home  of  the  Sonora  has 
a  factory  800  feet  long  and  four  stories  high,  has 
three  great  demonstration  parlors  in  the  metrop- 
olis and  another  magnificent  showroom  at  1311 
Walnut  street,  Philadelphia." 


BUILDING  RECORD  SELLING  INTEREST 

How  One  Talking  Machine  Manager  Overcomes 
Tendency  of  Salespeople  to  Give  Most  At- 
tention to  Machine  Sales — Establishes  a 
Merit  System  Which  Is  Working  Out  Well 


a  Victor  record,  even  to  the  label  in  the  cen- 
ter. Each  week  this  pin  is  awarded  to  the 
sales  person  making  the  greatest  volume  of  rec- 
ord sales  and  is  worn  by  that  person  until  a  new 
award  is  made  the  following  week.  The  pin 
becomes  the  personal  property  of  the  employe 
who  has  the  highest  total  of  record  sales  for 
the  year.  The  spirit  of  competition  thus  pro- 
duces excellent-  results.  Additional  interest  is 
given  to  the  system  through  the  fact  that  Mr. 
Semmels  himself  takes  occasion  to  go  out  on 
the  floor  and  sells  goods  at  intervals  for  the 
purpose  of  keeping  in  direct  touch  with  the  1 
trade.  His  sales  during  the  week  go  to  the 
credit  of  the  employe  who  wins  the  pin  for  that 
week,  which  means  just  that  much  more  com- 
mission. The  plan  has  increased  record  sales 
materially  without  in  any  way  detracting  from 
machine  sales. 


One  of  the  problems  of  the  talking  machine 
department  manager  is  that  of  having  his  sales 
force  put  as  much  enthusiasm  into  the  sale 
of  records  as  they  do  into  the  selling  of  ma- 
chines. The  real  problem  lies  in  the  fact  that 
where  the  sales  person  works  on  commission, 
or  where  the  wage  depends  upon  the  total  sales 
volume,  they  are  naturally  more  interested  in 
selling  a  machine  at  $100  or  thereabouts,  than 
in  putting  greater  effort  into  and  disposing  of 
one  or  five  dollars  worth  of  records.  From 
the  viewpoint  of  the  sales  person,  machine  sales 
bring  quicker  and  more  satisfactory  monetary 
results. 

One  manager  in  the  East  has  been.,  giving 
much  thought  to  the  problem  with  the  result 
that  he  has  evolved  a  merit  system  to  encour- 
age record  sales.  This  manager,  he  is 
S.  Semmels,  in  charge  of  the  talking  ma- 
chine department  of  L.  Bamberger  &  Co.,  New- 
ark, N.  J.,  has  had  made  a  gold  pin  representing 


DECALCOMANIE  FOR  DEALERS 

The  Globe  Decalcomaine  Co.,  of  Jersey  City, 
N.  J.,  in  their  ad  appearing  in  this  issue  an- 
nounce that  they  are  "printing  decalcomanie  by 
a  process,  whereby  they  can  sell  'Sold  By'  name 
plates  for  talking  machine  dealers  in  quanti- 
ties of  100  at  a  price  that  should  make  it  an 
inducement  for  e'very  dealer  to  adopt  them." 

These  "Sold  By"  nameplates  can  be  applied 
on  talking  machines  and  dealers  interested 
should  write  to  this,  company  who  will  gladly 
furnish  samples  and  full  information  regarding 
their  special  offer.  The  Globe  Decalcomanie  Co. 
enjoys  an  extensive  trade  among  musical  instru- 
ment manufacturers  and  dealers. 


Preliminary  statistics  of  commercial  failures  in 
the  United  States  during  1916,  as  reported  to  R. 
G.  Dun  &  Co.,  show  a  marked  reduction  from 
the  exceptionally  high  mortality  of  the  previous 
year.  Thus,  the  number  of  defaults  is  esti- 
mated at  16,985  against  22,156  in  1915,  while  the 
liabilities  were  $194,863,521,  as  compared  with 
$302,286,148  in  the  earlier  period.  Insolvencies 
were  less  numerous  in  the  last  three  months 
than  in  preceding  quarters. 


We  carry 
8 

styles  of 

MOTORS 

We  manufacture 
4 

styles  of 

TONE-ARMS 

and 
14 

styles  of 

SOUND  BOXES 


We  fit  any  of  our 
sound  boxes  to  your 
tone-arms  or  vice 
versa. 


CALL  ON  US 


FOR 


ANY  PART 


IN  THE 


PHONOGRAPH 
LINE 


We 
manufacture 
all  parts 
including 

Graduated  Disc 
Tabulators 
Turntables 
Table  Brakes 

Tone4rm  Rests 

Record  Cleaners 
Needle  Cups 
Cabinet  Lid 
Supports 

Sapphire  Needles 

For  Edison  or  Pathe  Records 

Main  Springs 
Governor  Springs 

ETC. 


INDEPENDENT  GERMAN -AMERICAN  TALKING  MACHINE  CO.,  Inc. 

54-56  Bleecker  Street,  New  York  City 
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And  the  Tone  Does  Come  Right  Out 


W&,tckir\$  The  Music  Come  Out 

"O-o-o!    You  can  just  SEE  the  music  come  out!"  says  Little  Maggie,  the  Magnola  Girl. 
That's  what  you  will  say,  too,  when  you  first  hear  Magnola  Tone 

The  marvelous  CLEARNESS  and  CLEANNESS  of  its  reproduction 
lead  many  others  besides  little  girls  to  make  the  same  remark 
about  the  magnificent— 

MAGNOLA 
TALKING  MACHINE 

Cramped,  smothered  sounds  eliminated.  Plays  ALL  makes  of  records  without 
extra  attachments.  Volume  of  tone  controllable  at  will.  Best  designed,  best 
looking,  best  finished  cases. 

LET  US  TELL  YOU  ALL  ABOUT  OUR  DEALER  PROPOSITION 

MAGNOLA  TALKING  MACHINE  COMPANY 


OTTO  SCHULZ,  President 


711  Milwaukee  Avenue,  Chicago 
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CONGRESS  HAS  PROPOSITION  TO  PUT  TAX  ON  RECORDS    MORE  DRY  kilns  FOR  victor  CO. 


Tax  on  Player-Piano  Rolls  Also  Suggested  as  Means  of  Raising  Revenue — Manufacturers  Should 
Be  Prepared  to  Offer  Organized  Opposition  If  Tax  Wins  Favor 

Washington,  D.  C,  January  2 


-It  is  necessary 
to  whisper  it  softly,  if  you  please,  lest  the  idea 
be  "catching,"  but  there  are  several  men  in 
Congress  who  have  up  their  sleeves  a  beautiful 
scheme  for  taxing  player  rolls  and  talking  ma- 
chine records.  Speaking  seriously,  it  may  be 
said  that  there  does  not  appear  to  be  much  dan- 
ger that  Congress,  for  all  its  sore  financial 
straits,  will  attempt  to  put  such  a  burden  upon 
the  musical  industry,  but  for  the  sake  of  "pre- 
paredness" it  may  be  just  as  well  if  the  music 
trade  interests  are  aware  that  this  is  one  of  the 
things  "in  the  air,"  and  that  organized  opposi- 
tion may  be  necessary  if  the  plan  should  gain 
in  favor. 

The  suggestion  to  tax  rolls  and  records  is 
one  of  the  suggestions  that  has  been  made  to 
the  House  of  Representatives  Committee  on 
Ways  and  Means,  which  is  wrestling  with  the 
problem  of  finding  new  means  of  raising  reve- 
nue to  stave  off  the  huge  deficit  that  now 
threatens  the  U.  S.  Treasury.  A  canvass  of 
the  situation  this  week  for  The  World  seems 
to  indicate  that  most  of  the  influential  Congress- 


men are  opposed  to  further  "stamp  taxes"  such 
as  have  proven  so  unpopular  in  the  past,  and 
are  moreover  in  favor  of  levying  such  new  taxes 
as  may  be  necessary  upon  raw  materials  rather 
than  manufactured  products. 

However,  no  one  need  shut  his  eyes  to  the 
fact  that  there  is  in  both  houses  of  Congress 
some  sentiment  in  favor  of  placing  a  tax  on 
what  the  members  who  are  enthusiastic  for  the 
plan  are  pleased  to  call  "luxuries,"  notably  rolls 
and  records  and  motion  picture  films.  An  un- 
expected turn  of  affairs  may  bring  it  to  the 
fore,  because  some  new  sources  of  revenue  must 
be  found,  and  President  Wilson  is  most  re- 
luctant to  sell  bonds.  Incidentally,  the  trade 
may  be  interested  in  the  fact  that  even  the 
Congressmen  who  are  opposed  to  taxing  manu- 
factured goods,  and  in  favor  of  raising  all  new 
revenue  from  raw  materials,  plan  to  include 
rubber  among  the  raw  materials  that  would 
bear  the  additional  burden.  And  they  want  to 
make  the  tariff  specific — duty  on  the  basis  of 
weight  and  quality  instead  of  on  an  ad  valorem 
basis. 


EFFICIENCY  AND  CO-OPERATION 


The  Keynotes  of  the  Manufacturing  Activities 
at  the  Elyria  Plant  of  the  Otto  Heineman 
Phonograph  Co. — Up-to-Date  Ideas  Prevail 


Elyria,  O.,  January  7. — Efficiency  is  the  key- 
note of  the  manufacturing  activities  at  the  plant 
of  the  Otto  Heineman  Phonograph  Supply  Co. 


Heineman  Department  Heads  in 

In  fact  a  considerable  portion  of  this  com- 
pany's remarkable  success  the  past  year  may  be 


attributed  to  the  up-to-date  methods  and  sys- 
tems which  are  in  vogue  at  the  factory.  In 
every  department  of  the  Heineman  organization 
one  can  find  a  spirit  of  co-operation  which  makes 
the  Heineman  organization  a  model  one  in  every 
respect. 

One  of  the  interesting  features  of  the  day's 
work  at  the  "Motor  of  Quality"  factory  is  the 
daily  gathering  of  the  department  heads  and 
foremen.  At  these 
meetings  many  inter- 
esting discussions  are 
held  involving  various 
problems  and  plans, 
and  every  man  present 
takes  a  personal  inter- 
est in  the  solution  of 
these  different  matters. 

The  accompanying 
illustration  will  give  a 
fair  idea  of  the  magni- 
tude of  the  Heineman 
factory,  for  every  man 
shown  in  the  photo- 
graph is  a  department 
head  or  foreman. 
These  men  are  all  ex- 
perts in  their  "  respec- 
tive fields,  and  many  of 
them  are  recognized  as 
Conference  leaders  in  the  practical 

end  of  the  motor  manufacturing  industry  be- 
cause of  their  wide  experience. 


TONE  ARMS 

TURNTABLES 

For  many  years  we  have  been  the  only  manufacturers  of 
good  metal  phonograph  horns,  and  recently  we  have  added 
equipment  for  making  Tone  Arms  and  Turntables  of  high- 
est quality. 

These  products  are  made  to  your  specifications  only.  Ask 
for  estimates. 

phonograph  Standard  Metal  Mfe.  Co. 

HORNS 


227  CHESTNUT  STREET 


NEWARK,  N.  J. 


Premier  Cabinet  Co. 

•Qj^Cakers  and  Dis/ri/nziors1 of /he" 


Talking  Machines  and  Cabin&t»s 


Latest  Additions  to  Plant  at  Camden  Will 
Cover  67,706  Square  Feet  of  Ground  Space, 
Be  of  Modern  Construction  With  a  Drying 
Capacity  of  1,000,000  Feet  of  Lumber  Weekly 


Ca  mden,  N.  J.,  January  4. — Work  is  now  under 
way  for  an  addition  of  twenty-nine  dry  kilns  to 
the  vast  factory  equipment  of  The  Victor  Talk- 
ing Machine  Co.  The  kilns  have  a  drying  ca- 
pacity of  over  1,000,000  feet  of  lumber  per 
week,  and  when  completed  will  be  the  largest 
and  most  efficient  group  of  kilns  in  the  world. 

In  preparing  the  ground  for  the  erection  of 
the  kilns,  it  was  necessary  to  move  to  other 
localities  over  six  million  feet  of  lumber.  The 
kilns  will  Occupy  a  ground  area  of  67,706  square 
feet  and  will  be  erected  in  twenty-nine  separate 
units.  By  this  means,  fire  breaking  out  in  one 
kiln  may  be  confined  to  that  section  and  ex- 
tinguished by  automatic  sprinklers  without  any 
danger  of  damage  to  the  lumber  in  "other  kilns. 
Each  compartment  will  contain  28,000  cubic 
feet  of  space  and  will  require  6,000  feet  of  radi- 
ation, controlled  by  the  most  modern  methods, 
to  insure  uniformity  in  seasoning.  The  sep- 
arate compartment  arrangement  will  also  have 
the  advantage  of  permitting  the  seasoning  of 
various  sorts  of  woods  under  conditions  that 
will  secure  the  best  results  with  each  particu- 
lar sort  of  lumber. 


WEYMANN  &  SONJN  NEW  QUARTERS 

Prominent    Philadelphia    Music    House  Sends 
Out  Attractive  Announcements  of  the  Fact 


Philadelphia,  Pa..  January  6. — H.  A.  Wey- 
mann  &  Son,  Inc.,  the  prominent  musical  instru- 
ment manufacturers  and  wholesalers  are  now  lo- 
cated in  the  new  Weymann  Building  at  1108 
Chestnut  street,  this  city,  where  part  of  it  has 
been  specially  laid  out  to  meet  the  particular 
requirements  of  the  company's  business. 

In  announcing  the  occupancy  of  the  new  quar- 
ters to  the  trade  and  public,  Weymann  &  Son 
sent  out  handsomely  engraved  cards,  the  text 
of  which  is  produced  herewith: 


1108  CHESTNUT  STREET 
PH  I  LA.  PEN  NA. 


X  (Owing  to  the  gi 


vth  of 

hy«)i/ti  *  >  we  have  now  moved 
to  the  nc"\v  (t'c  (j  tno  n  r>' /$  it  i /ding, 
ju-yt  comp/e  ted  at  the  above  address. 

Our  new  hui/diny  in  one  of  the  moot 
complete  in  the  world,  devoted  exc/uaive/g 
to  thewho/eaa/inaandretai/ing ofPianod, 
tyictrolai  and  Svetything^T/ludica/. 

(Dur  aim  haa  heen,  in  planning  our 
new  home,  to  provide  for  the  greater — 
comfort  and  convenience,  a&  we//  ad  the 
moot efficient service  for our many patrorio. 

~(kJe  take  this  opportunity  to  expreAd 
our  sincere  appreciation  of  the  generous 
patronage  accorded  to  uo  during  our 
fifty-two  gears  of hu^inem  and  cordia//y 
invite gou  to  inspect 


Son,  tf/i 


nc. 


A  heavy  holiday  sale  of  Sonoras  at  Bing  & 
Nathan's  furniture  store,  Buffalo,  N.  Y.,  has 
been  followed  by  an  active  trade  the  opening 
of  the  new  year.    J.  M.  Arthur  is  manager. 


^Williarri^ortPa. 


F.  W.  Gardner,  of  Lawrence,  Mass.,  reported 
an  exceptionally  prosperous  holiday  trade  in 
both  the  Victor  and  Columbia  lines. 
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BROWN'S  DISC  RECORD  CABINETS 

Will  Fit  Under  Every  Make  of  Portable  Machine 

A  New  Departure  in  Record  Cabinets 
BEAUTIFUL-PRACTICAL-SIMPLE-EFFICIENT 

One  Low  Price  for  High 
Quality  to  All  Dealers 

INSTANTLY 

You  Find  the  Record  You  Want  In 

Brown  s  Disc  Record  Cabinet 


Brown's  Disc  Record 
Cabinet  No.  4,  with 
moulding  around  top 


capacity   for  space 
as  well  as  10- 


Measures  16}|  wide  by  20T'5  deep  inside  moulding.  Wi' 
take  Victrola  IV,  VI,  VIII  and  IX;  Columbia 
Grafonola    15,    25    and    35;  Aeolian 
Vocalion  D  and  E,  and  others. 


Brown's  Disc  Record 
Cabinet  No.  2,  with 
moulding  around  top 


Measures  15  fV  wide  by  16ft  deep  inside  moulding.  Will 
take  Victrola  IV  or  VI;  Columbia  Grafonola  15  and  25. 


Your  Customer  Wants  a  Cabinet  in 
Which  a  Record 

1.  Is  instantly  found. 

2.  Is  instantly  replaced. 

3.  Lies  FLAT — free  from  warping. 

4.  Is  protected  from  scratching. 

A  Cabinet  Which 

5.  Has  the  .  greatest 

occupied. 

6.  Accommodates  12-inch 

inch  records. 

7.  Has  steel  body  drawers  that  cannot 

swell  or  shrink. 

8.  Has  a  perfect  suspending  device. 

9.  Is  strongly  and  durably  built  by  a  con- 

cern understanding  perfect  cabinet 
work. 

10.  Is  a  handsome  piece  of  furniture. 

YOU  Mr.  Dealer  WANT  to 
Handle  a  Cabinet 

which  your  customer  will  appreciate  the 
value  of  as  soon  as  he  examines  it  and  will 
be  thoroughly  satisfied  with  after  he  buys 
'  it,  and  will  voice  his  satisfaction  to  others. 

You  Want  to  Increase 
Your  Sale  of  Records 

If  every  owner  of  a  talking  machine  had  a 
Brown  Disc  Record  Cabinet,  more  records 
would  be  bought.  Up  to  the  introduction  of 
the  Brown  Disc  Record  Cabinet  there  had 
never  been  a  perfect  way  to  file  records. 
Now,  with  Brown's  Disc  Record  Cabinet,  it 
is  a  pleasure  to  instantly  file  or  find  a  record. 
With  a  Brown  Disc  Record  Cabinet  no  Vic- 
trola will  ever  be  neglected.  More  instru- 
ments have  been  idle  and  fewer  records 
bought  because  there  has  never  been  any 
perfect  and  quick  way  of  instantly  finding 
the  record  the  owner  wishes. 
Brown's  Disc  Record  Cabinet  is  an  ingen- 
ious device,  the  result  of  years  of  experi- 
menting, and  is  manufactured  exclusively  by 


Same  as  No.  4,  but  with 
Table  Top 

Measures  1%]4  wide  by  2254   deep.     Will  take  Victrola 
IV,  VI,  VIII  and  IX:  Columbia  Grafonola  15,  25,  35 
and  50;  Aeolian  Vocalion  D  and  E,  and  others. 


Measures  17  'A  wide  by  18^  deep.    Will  take  Victrola  IV 
and  VI;  Columbia  Grafonola  15,  25  and  35, 
and    Aeolian    Vocalion    D   and  E. 
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INDIANAPOLIS  OPENS  NEW  YEAR  WITH  FINE  PROSPECTS 

Holiday  Trade  Exceeded  Expectations — Stocks  Depleted  at  the  Leading  Houses — Trade  as  a  Whole 
Most  Enthusiastic  Regarding  Accomplishments  and  Prospects — News  of  the  Month 


Indianapolis,  Ind.,  January  8. — Despite  the  fact 
there  were  more  stores  and  more  kinds  of  talk- 
ing machines  to  bid  for  the  holiday  trade,  In- 
dianapolis talking  machine  dealers  came  through 
the  holiday  season  with  flying  colors,  and  most 
of  them  report  the  biggest  month  in  the  his- 
tory of  their  business  for  December. 

Most  of  the  dealers  were  expecting  to  fall 
below  the  big  record  made  a  year  ago.  They 
based  this  expectation  on  the  high  cost  of  liv- 
ing, and  on  the  fact  that  the  number  of  deal- 
ers and  the  number  of  different  makes  of  ma- 
chines had  increased  tremendously.  Naturally 
they  were  all  jubilant  with  the  outcome.  And 
the  dealers  who  were  having  their  first  experi- 
ence with  the  talking  machines — such  as  furni- 
ture store  dealers — were  more  than  pleased  with 
the  business  they  got. 

The  business  is  keeping  up  well  with  all  the 
dealers,  and  the  record  business  is  booming. 
The  wholesale  dealers  are  trying  to  get  reorgan- 
ized from  the  assaults  made  on  their  stocks  by 
the  Christmas  orders. 

At  the  Pathe  Pathephone  store,  Mr.  Tobin  is 
rejoicing  on  the  way  the  Pathe  sales  in  his  ter- 
ritory ran  up  into  big  figures.  "I  am  con- 
vinced from  my  first  year's  business  in  Indiana 
that  the  Pathe  has  an  unlimited  future,"  said 
Mr.  Tobin. 

Mr.  Tobin  referred  to  a  stack  of  letters  and 
telegrams  from  his  dealers  telling  of  Pathe  suc- 
cesses. 

W.  S.  Carter,  of  Ashland,  Ky.,  one  of  Mr. 
Tobin's  dealers,  told  of  how  he  sold  Pathe  ma- 
chines for  spot  cash  in  his  store.  Frank  H. 
Brown,  of  Logansport,  Ind.,  did  an  exceptional 
Pathe  business.  R.  L.  Leeson  &  Son  Co.,  of 
Elwood,  Ind.;  Guttman  Bros.,  of  Connersville, 
Ind.;  Rawlings  Co.,  of  Anderson,  Ind.;  Wolf- 
Dessauer  Co.,  of  Fort  Wayne,  Ind.;  Trumbo- 
Schupp-Schmidt,  of  Louisville,  Ky.;  Robert 
Adair,  of  Paducah,  Ky.;  the  Templeman  Piano 
Co.,  of  Chattanooga,  Tenn.,  and  W.  A.  Mc- 
Naughton,  of  Muncie,  Ind.,  were  some  of  the 
other  Pathe  dealers  whose  reports  were  highly 
satisfactory. 

Mr.  Tobin  is  featuring  the  professional  model 
machine  throughout  his  territory,  and  has  been 
doing  some  effective  newspaper  advertising  on 
it.  E.  W.  Eskew,  a  piano  and  talking  machine 
man  with  a  wide  acquaintance  in  the  trade,  has 
joined  Mr.  Tobin's  forces  as  a  road  man.  Mr. 
Tobin  is  planning  to  make  a  trip  around  to  all 
his  dealers  in  the  near  future. 

Walter  Kipp,  of  the  Kipp  Phonograph  Co., 
reported  the  biggest  Edison  business  in  the 
history  of  his  company.  The  only  trouble  with 
the  business  was  getting  enough  goods  to  fill 
orders. 

At  the  Stewart  Talking  Machine  Co.,  Victor 
distributors,  the  stock  was  practically  depleted 
in  the  effort  to  meet  the  rush  of  orders.  The 
company  reports  that  orders  dated  many  months 
back  have  not  been  completely  filled  on  ac- 
count of  the  difficulty  of  getting  goods  from 
the  factory.  The  record  business  was  also 
good,  but  in  this  department  the  company  was 
able  to  keep  its  stock  up  as  preparations  had 
been  made.  » 

Among  the  retailers,  the  Pearson  Piano  Co. 
did  the  largest  business  in  Victrolas  and  Edi- 
sons  that  it  has  ever  done,  according  to  E.  W. 
Stockdale,  manager.  The  company  was  unable 
to  get  one-third  of  the  machines  it  had  or- 
dered. 

A.  E.  Pfeiffer,  manager  of  the  Starr  Piano  Co. 
store,  reported  that  the  Starr  machine  proved 
to  be  a  popular  seller. 

Paul  Furnas,  manager  of  the  Aeolian  store, 
was  satisfied  with  the  Vocalion  business.  Mr. 
Furnas  reported  that  the  demand  for  the  higher- 
priced  models  was  a  feature  of  the  business. 

The  talking  machine  sales  at  the  E.  L.  Len- 
nox store,  where  the  Edison  and  Victor  ma- 
chines are  handled,  swelled  the  holiday  busi- 
ness, Mr.  Lennox  reported. 

The  Carlin  Music  Co.  with  the  Sonora,  Edi- 


son, Columbia  and  Artiphone  lines,  did  a  rec- 
ord-breaking business,  Frank  Carlin  said.  The 
models  running  from  $100  and  upwards  were  the 
most  popular. 

A.  W.  Roos,  manager  of  the  Columbia  store, 
said  that  the  business  was  even  better  than  he 
expected,  exceeding  the  record  of  last  year.  The 
wholesale  business  was  also  exceptional.  Mr. 
Roos  called  attention  to  the  record  made  by 
J  V.  Reisbeck,  a  druggist  in  the  residence  dis- 
trict of  Indianapolis,  and  said  that  Mr.  Reis- 
beck had  done  five  times  as  much  business  in 
December  as  was  expected. 

The  Sommers  Furniture  store,  another  Co- 
lumbia dealer,  made  a  fine  showing.  Manager 


Roos  reports  fifteen  new  accounts  having  been 
opened  in  his  territory. 

F.  J.  Clark,  in  charge  of  the  Dictaphone  de- 
partment, is  in  New  York  attending  the  Dicta- 
phone salesmen's  convention.  Mr.  Clark  en- 
joyed the  biggest  business  for  the  month  of  De- 
cember and  for  the  entire  year  that  has  been 
done  here  in  Dictaphones. 

Edgar  Daab,  manager  of  Steinway  &  Sons, 
reported  that  the  Columbia  line,  which  was  in- 
stalled recently,  is  going  well. 

At  the  Rex  Talking  Machine  store,  H.  J. 
Stafford,  manager,  reported  a  large  business. 

The  Edison  Shop,  where  the  Edison  phono- 
graph has  been  featured  throughout  the  year  in 
special  concerts  in  the  store's  concert  hall, 
posted  up  its  biggest  record  in  point  of  sales 
during  the  holiday  season.  The  volume  of  sales 
exceeded  expectations. 


NEW  YORK  AND  CHICAGO  VICTOR  JOBBERS  CONSOLIDATE 

A.  D.  Geissler  and  Associates  Purchase  New  York  Talking  Machine  Co.  and  Chicago  Talking  Ma- 
chine Co. — Organize  Under  Name  of  New  York-Chicago  Talking  Machine  Co. — Other  Changes 

has 


The  Victor  trade  has  been  advised  that 
Arthur  D.  Geissler  and  his  associates  have  pur- 
chased the  New  York  Talking  Machine  Co., 
New  York,  and  the  Chicago  Talking  Machine 
Co.,  Chicago,  Victor  distributors,  and  that  after 
January  1,  these  two  companies  will  be  known 
as  the  New  York-Chicago  Talking  Machine 
Co.,  with  Mr.  Geissler  as  president.  Associated 
with  Mr.  Geissler  in  this  very  important  trans- 
action are  Daniel  A.  Creed,  Roy  J.  Keith, 
Griffith  P.  Ellis  and  Wm.  C.  Griffith. 

The  New  York  Talking  Machine  Co.'s  deal- 
ers were  also  advised  that  Robert  W..  Morey, 
general  manager  of  the  company,  had  resigned 
from  this  position.  Mr.  Morey  is  succeeded 
by  Roy  J.  Keith,  who  was  formerly  sales  man- 
ager and  a  director  of  the  Chicago  Talking  Ma- 
chine Co.  Mr.  Keith  has  been  associated  with 
the  Victor  industry  for  twelve  years,  and  is 
generally  recognized  as  one  of  the  best  posted 
members  of  the  Victor .  wholesale  fraternity. 
Mr.  Keith  will  give  personal  attention  to  co- 
operating with  the  Victor  dealers  in  this  terri- 
tory along  practical  lines. 

Mr.  Geissler's  other  associates,  all  of  whom 
have  been  connected  with  the  Chicago  Talking 
Machine  Co.  for  a  number  of  years,  will  con- 
tinue their  association  with  this  company,  and 
executive  offices  will  be  maintained  in  both 
cities  as  heretofore. 

Mr.  Geissler  is  to  be  congratulated  upon  the 
consummation  of  this  deal,  as  the  consolidation 


of  these  two  Victor  distributors  makes  the  New 
York-Chicago  Talking  Machine  Co.  the  largest 
Victor  distributor  in  the  world.  Both  com- 
panies have  been  remarkably  successful,  and 
have  contributed  materially  to  the  progress  and 
achievements  of  the  Victor  retail  fraternities 
in  their  respective  territories.  For  a  number 
of  years  Mr.  Geissler  has  been  vice-president 
and  managing  director  of  these  two  companies, 
and.  his  knowledge  of  the  Victor  industry  is 
based  on  a  detailed  study  of  all  phases  of  the 
business,  which  gives  him  a  thorough  and  com- 
prehensive understanding  of  dealers'  problems 
and  their  solution. 


FREE  OARAGE  SERVICE  FOR  PATRONS 


Ora   Hatch,   Edison   Dealer   of  Bloomington, 
Wis.,  Introduces  New  Feature  for  Holidays 


Bloomington,  Wis.,  January  5. — Ora  Hatch, 
druggist  and  Edison  dealer  of  this  city,  used  a 
holiday  trade  extension  "stunt"  that  is  consid- 
ered brand  new,  with  much  success.  ^  To  at- 
tract the  people  from  outside  of  Bloomington  to 
the  city  and  thus  to  his  store,  Mr.  Hatch  ad- 
vertised free  garage  service  to  his  patrons.  Pur- 
chasers at  his  store  were  entitled  to  tickets 
which  privileged  them  to  store  their  automo- 
biles in  the  largest  garage  in  Bloomington  at 
Mr.  Hatch's  expense.  The  large  sales -of  Edi- 
sons  proved  that  the  plan  was  a  success. 


A  VIRGIN  FIELD 

Every  live  dealer  knows  the  great  demand  there  is  for  knowledge  of  Spanish 
and  other  foreign  languages.  The  trade  of  the  United  States  is  rapidly  extending 
to  other  countries,  especially  South  America.  People  everywhere  are  studying 
foreign  languages — in  fact,  it  has  become  the  most  popular  study  of  today. 

Up-to-date  dealers  are  taking  advantage  of  this  opportunity  and  are  making 
good  profits  while  the  field  is  new  selling. 


THE  LANGUAGE-PHONE 

.    AND  ROSENTHAL'S  PRACTICAL  LINGUISTRY 

DISC  LANGUAGE  RECORDS 

This  system  has  been  truly  called  The  Dealer's  Method, 
for  it  is  so  simple  to  handle  and  easy  to  sell.  Special  train- 
ing for  salesmen  is  not  necessary.  It  is  sold  like  the  music 
records.  Our  window  card  "Man  at  Phon«"  (see  cut)  brings  cus- 
tomers of  the  better  class  to  your  store.  An  excellent  line  for 
selling  high-priced  machines. 

We  develop  sales  through  national  publicity  and  co-operate 
with  the  dealer  by  furnishing  free  advertising  matter. 

Dealers  Get  the  Easy  Business  While  the  Field  Is  New — Write 
for  our  proposition  NOW  while   the   opportunity   is  here 

The  Language  Phone  Method,  992  p-fam  Bidg.  2  West  45th  St.,  New  York 
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TELEPHONE  BRYANT  CABLE  ADDRESS. "TURNTABLE* 


OttoHeineman  Phonograph  Supply  Co. 


incorporated 
25  West  45t«  Street 

chicago  office  .  , 

19  WEST  JACKSON  BOULEVARD  IN  EW  YORKClTY 

Dec.  16th,  1916, 

Talking  Machine  World, 
373  Fourth  Ave. 
New  York  City. 

Dear  Sir:- 

We  just  received  copies  of  the  latest  issue 
of  your  paper,  which  we  think  is  your  banner  issue,  and  want 
to  congratulate  you  on  the  wonderful  success  of  your  paper 
during  the  year  of  1916. 

Our  company  has  gained  quite  a  good  deal 
of  headway  in  the  phonograph  trade,  and  a  great  part  of  our 
success  is  due  to  the  hearty  cooperation  of  the  "Talking  Machine 
World,"  and  for  this  we  want  to  express  to  you  our  heartiest 
thanks . 

Wishing  you  and  your  entire  staff  a  Merry 
Christmas  and  a  Happy  New  Year,  we  remain, 

Yours  Very  Truly, 
OTTO  HE I NEMAN  PHONOGRAPH  SUPPLY  CO,  INC. 


PRESIDENT, 

OH/Sch 


What  a  successful  manufacturer  thinks  of  the  Talking  Machine  World 
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DOEHLER  DIE-CASTINGS 

are  adapted  not  only  to  the  pro- 
duction of  tone  arms,  elbows,  sound 
boxes  and  various  talking  machine 
attachments,  but  as  indicated  by 
the  accompanying  illustration,  the 
entire  cabinet  may  also  be 
"DOEHLER"  DIE-CAST. 


IINHIH  Gfe 

BROOKLYN.  N.Y. 
NEWARK. N.J.        TOLEDO.  OHIO. 


'Doehler"  Die-Cast  Talking  Machine  Base 


NEW  STARR  RECORD  ARTIST 

Agnes  Hanick,  Well-Known  Soprano,  Arranges 
to  Record  for  Starr  Piano  Co. — Her  Career 


Cincinnati,  0.,  January  5. — The  latest  addition 
to  the  Starr  Piano  Co.'s  list  of  record  artists  is 
Agnes  Hanick,  a  soprano  of  international  repu- 
tation who  possesses  a  voice  of  great  dramatic 
power  and  wide  range.  Although  a  soprano  she 
sings  contralto  G  up  to  B  flat  in  alto  and  in 


Agnes  Hanick 

the  higher  registers  the  tone  quality  is  especially 
pure.  Miss  Hanick  received  her  early  education 
in  the  Strass  Conservatory  under  E.  A.  Taussig, 
and  later  went  to  Europe  to  complete  her  study 
in  France  and  Italy  under  Jean  de  Reszke  and 
Neuflord.  Her  dramatic  tutors  were  Villani,  Cot- 
tene  and  Recordi,  and  she  made  her  debut  as 


CABINETS 

All  styles  of  Talking  Machine 
and  Disc  Record  Cabinets  for 
Manufacturers    and  Dealers. 

Standard  and  Special  Designs  :: 

PROMPT  SHIPMENTS  GUARANTEED 
LET  US  FIGURE  ON  YOUR  REQUIREMENTS 

FRANZ  BRUCKNER  MFG.  CO. 


405  Broadway 


New  York 


prima  donna  at  the  Teatro  Sociale  in  Comos, 
Italy. 

Upon  returning  to  the  United  States  she  gave 
numerous  song  recitals  and  also  appeared  as 
prima  donna  with  the  Aborn  English  Grand 
Opera  Co.  and  other  operatic  organizations. 
She  has  already  recorded  for  other  phonograph 
companies. 


SURPASS  BEST  RECORDS 

E.  C.  Rauth  Tells  of  Tremendous  Demand — Son 
for  Leo  M.  Schlude — Columbia  Window  Dis- 
play— Expansion  With  Kieselhorst  Piano  Co. 


St.  Louis,  Mo.,  January  9.— E.  C.  Rauth,  vice- 
president  and  secretary  of  the  Koerber-Brenner 
Co.,  Victor  distributors,  says  of  the  1916  busi- 
ness: "At  the  close  of  the  year,  1916,  we  again 
find  we  have  surpassed  the  records  of  all  pre- 
ceding years  by  an  astonishing  increase. 

"Dealers  and  distributors  can  only  feel  grate- 
ful when  they  consider  their  increased  volume 
of  business  this  year  over  the  years  past.  Our 
only  regret  is  that  it  was  an  absolute  impos- 
sibility for  the  Victor  Co.  to  supply  the  colos- 
sal demand  made  upon  them  for  their  product. 

"We  start  the  year  1917  full  of  the  same  en- 
thusiasm with  which  the  policy  of  the  Victor  Co. 
has  always  inspired  us.  We  hope  that  the 
vast  increases  in  manufacturing  facilities,  which 
the  Victor  Co.  are  making,  will  enable  us  to 
take  better  care  of  our  dealers,  but  we  do  not 
dare  to  anticipate  enough  of  their  product  to 
meet  the  renewed  demands  that  will  be  made 
upon  our  dealers  by  the  ultimate  consumer." 

Leo  Marcus  Schlude,  sales  manager  at  the 
Silverstone  Music  Co.,  Edison  jobbers,  reports 
the  birth  of  a  son  at  his  home.  Mrs.  Schlude 
formerly  was  a  saleswoman  at  the  Silverstone 
warerooms.  The  newcomer  is  named  Mark 
Edison  Schlude.  President  Silverstone's  name 
is  Mark. 

A. few  days  before  "Hip,  Hip,  Hooray"  opened 
in  the  big  Coliseum  here,  an  advance  agent 
built  a  miniature  of  the  "Ladder  of  Roses" 
scene  in  the  Columbia  show  windows.  It  was 
an  attractive  picture,  with  dolls  climbing  the 
ladders.  It  carried  an  announcement  that  the 
"Ladder  of  Roses"  record  was  on  sale.  The 
window  brought  such  an  instant  demand  that 
the  first  day's  demand  about  cleaned  out  the 
stock  and  a  wire  order  was  sent  to  Chicago  for 
additional  supplies.  After  the  big  show  opened, 
the  demand  became  very  brisk. 

The  Kieselhorst  Piano  Co.  is  planning  an 
energetic  advertising  campaign  for  the  Colum- 
bia store  that  will  .be  opened  at  Tenth  and 
Market  streets  as  soon  as  the  demonstration 
rooms  can  be  completed.  This  will  be  run 
distinct  from  the  Victor  store  at  the  well- 
known  Kieselhorst  store.  Since  E.  A.  Kiesel- 
horst took  the  plunge  with  the  Victors,  he  has 
become  an  ardent  convert  and  he  expects  that 
the  Columbia  line  will  carry  the  burden  of  mak- 
ing the  Market  street  store  known  as  a  "Piano 
Exchange,"  where  the  cheaper  and  used  pianos 
will  be  handled. 


"DIAMOND  POINTS"  FOR  DECEMBER 

Latest  Issue  of  Edison  House  Organ  Receiv- 
ing Much  Favorable  Comment — New  Line  of 
Historical  Period  Cabinets  Announced 

The  exceptionally  attractive  Christmas  num- 
ber of  "Edison  Diamond  Points,"  one  of  the 
house  organs  of  Thomas  A.  Edison,  Inc.,  pub- 
lished in  the  interests  of  Edison  dealers,  is 
bringing  an  unusually  large  number  of  compli- 
mentary references  from  the  trade.  With  a 
strikingly  seasonable  cover,  embellished  with 
red  and  green,  and  with  frequent  and  appro- 
priate references  to  Christmas  throughout  the 
contests,  it  reflected  the  holiday  spirit  in  a 
most  artistic  and  pleasing  manner. 

One  of  the  most  important  features  of  the 
issue  was  the  announcement  of  the  New  Edi- 
son line  of  historical  Period  Cabinets.  De- 
tailed descriptions  of  these  superb  instruments, 
designed  to  sell  from  $1,000  to  $6,000,  were 
given,  together  with  photographic  reproduc- 
tions of  the  cabinets.  A  handsome  new  por- 
trait of  Anna  Case,  prima  donna  of  the  Metro- 
politan Opera  Company,  was  another  feature 
of  the  Christmas  issue  of  this  magazine. 


VALUE  OF  SOCIABILITY 

The  clerk  or  business  man  who  is  short  and 
crusty  and  unsociable  with  customers,  will  not 
have  the  same  success  in  holding  trade  as  the 
man  of  pleasant,  sociable  disposition,  who  makes 
friends  with  many  people.  As  to  the  gift  of 
speech  required  to  sell  goods,  it  does  not  require 
any  special  flow  of  language  or  large  amount  of 
wind  to  make  a  successful  clerk.  But  if  we  have 
good  social  ability  and  the  other  points  spoken 
of  we  may  make  a  successful  salesman.  Every 
clerk  may  be  sociable  and  friendly  to  advantage. 
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PATIENCE  AND  THOROUGHNESS  BIGjFACTORS  IN  TRADE 

A  Case  in  Point,  Demonstrating  How  a  Talking  Machine  Dealer  Achieved  Success  and  Rose  to 
Fame  and  Affluence  Through  the  Cultivation  of  These  Valuable  Faculties 


I  sat  in  the  private  office — the  sacred  sanc- 
tum, if  you  please — of  the  great  John  Jones 
while  he  related  to  me,  briefly  and  concisely  as 
is  his  habit,  how  the  fact  that  he  has  always  in- 
stilled patience  and  thoroughness  into  his  busi- 
ness is  largely  responsible  for  his  remarkable 
achievements  along  talking  machine  trade  lines. 

I  found  him  poring  over  a  copy  of  "The 
Camera,"  the  photographic  magazine  de  luxe,  and 
after  we  had  clasped  hands  and  exchanged  new 
year  greetings  as  befitted  the  occasion,  his  gaze 
returned  to  the  periodical. 

"I  have  just  been  perusing  an  article  upon  'In- 
tensive Photography,'  "  he  said,  "and  I  want  to 
read  you  just  one  paragraph": 

"  'Recently  I  saw  on  the  vaudeville  stage,  a 
new  kind  of  juggling  act.  Usually  there  is  a 
lady  in  short  skirts  who  poses  and  hands  lamps, 
umbrellas,  crockery  and  tables,  billiard  cues  and 
baseball  bats  to  a  nervously  smiling  individual 
who  performs  prodigies  of  throwing  and  balanc- 
ing and  catching  with  them.  In  this  particular 
act,  two  dress-suited  individuals  used  a  couple 
of  dozen  rubber  balls  and  nothing  else!  But 
the  things  they  could  do  with  those  rubber 
balls- — the  fountains,  the  bouncings,  the  aerial 
fleur  de  lis — the  tunes  they  could  play  and  the 
antics  they  made  those  balls  perform  made  a 
very  wonderful  act.  It  was  juggling  plus — jugg- 
ling raised  to  the  n'th  power — intensive  juggling. 
In  other  words,  the  act  was  finished,  polished' — 
fairly  scintillating  with  perfection  and  a  thou- 
sand times  more  interesting  because  of  the  very 
poverty  of  the  material,  than  the  most  elab- 
orately staged  juggling  act  ever  put  together. 
The  principal  is  the  same  in  photography.'  " 

"Yes,  and  it  is  the  same  in  the  talking  machine 
business  as  well,"  said  John  Jones. 

"The  author  also  speaks  in  that  article  of  a 
chap  who  tried  for  three  years  to  get  a  pic- 


ture," he  continued,  "Listen!" 
my  memory  serves  me,  some 


"  'He  made,  if 
forty  negatives 
during  the  three  summers,  before  he  found  one 
that  suited  him.  To  him  it  was  a  game,  a  puz- 
zle, a  contest  between  his  skill  and  judgment, 
and  nature.  When  he  won,  he  felt  that  the 
winning  was  pay  enough  even  without  a  beau- 
tiful picture  as  a  prize.'  " 

"Then  I  am  to  understand  that  your  brilliant 
career  has  been  made  possible  through  in- 
tensive methods?"  the  writer  asked. 

"Exactly!"  came  the  crisp  answer.  "What 
success  I  have  achieved  has  been  accomplished 
through  the  application  of  patience  and  thor- 
oughness. When  I  was  told  this  morning  that 
a  representative  of  The  World  was  coming  for 
my  business  biography,  I  determined  to  sum 
up  the- whole  situation  as  follows:  The  house 
of  John  Jones,  Inc.,  owes  its  success  to  in- 
tensive methods  pursued  with  patience  and  thor- 
oughness; hence,  the  quotations  from  the  maga- 
zine as  illuminating  illustrations  of  just  what 
intensive  means." 

"From  the  time  when  I  first  started  to  sell 
talking  machines,"  he  went  on  with  great 
earnestness,  "the  manner  of  conducting  my  es- 
tablishment has  never  changed.  I  made  up  my 
mind  at  the  very  beginning  to  make  a  recreation 
of  it — a  sporting  battle,  if  you  will,  between  my 
ability  and  common  sense,  and  the  purchasing 
public,  and,  as  in  the  case  of  the  patient  pho- 
tographer, when  I  had  won,  that  triumph  was 
sufficient  without  the  shower  of  gold  that  ac- 
companied it." 

"The  World  would  like  to  know  how  you  man- 
age to  install  these  wonderful  ideas  of  yours  into 
the  minds  of  your  employes  in  order  that  they 
may  blossom  and  bear  fruit,"  interrupted  the 
scribe,  becoming  somewhat  flowery  in  his  ex- 
citement. 


The  One  Great  Talking  Machine  Novelty 

|  Sell  WITTE'S  MOVIESCOPE  Now 

|  Shows  a  moving  picture  while  the  record  plays.     Intensely  interesting. 

1  Decidedly  fascinating.    Each  of  your  customers  will  want  some.  Reels 

g  include  such  as  Charlie  Chaplin,  The  Steeplechase,   Machine  Gun  in 

1  Operation  and  Motorcycle  Pete. 

1  Complete  outfit  including  20  picture  films,  retails  at  50  cents.  Liberal 

§  Discount  to  Dealers.    Works  on  any  machine.    Will  help  you  sell  records. 

1  Splendid  for  window  display. 

Investigate  now  and  be  the  first  in  your  town 
B  to  handle  this  new  and  winning  novelty. 

|    G.  W.  WITTE,  1727  Ludlow  St.,  PHILADELPHIA 

InuiuiiiiiiiiiiiiiH 


ILSLEY'S 


GRAPHITE  PHONO 
SPRING  LUBRICANT 

llsley's  Lubricant  makes  the  Motor  make  good 

Is  prepared  in  the  proper  consistency,  will  not  run  out,  dry  up,  or 
become  sticky  or  rancid.   Remains  in  its  original  form  indefinitely. 
(Ask  the  manufacturer  who  uses  it) 
MANUFACTURED  BY 

ILSLEY-DOUBLEDAY  &  CO.,  229-231  Front  St.,  New  York 

Established  1853 


"When  I  engage  a  new  man,  we  have  a  heart 
to  heart  talk  the  very  first  thing." 

"I  tell  him  all  about  our  ways  of  doing  busi- 
ness, and  make  it  perfectly  clear  that  his  ways 
must  be  our  ways.  I  tell  him  that  unless  he  is 
patient  in  disposition  and  thorough  in  his  work, 
or  in  a  receptive  condition  of  mind  whereby 
these„two  most  important  rungs  in  the  ladder  of 
success  may  become  a  part  of  him  within  a  rea- 
sonable time,  John  Jones  does  not  need  his 
services." 

"I  imagine  it  is  a  case  of  many  come  but  few 
are  chosen,"  I  misquoted. 

"There  you  are  quite  wrong,"  replied  the  great 
dealer,  smiling.  "The  average  young  person  of 
to-day,  of  normal  mentality  and  temperate 
habits,  surrounded  by  the  proper  environment, 
will  eventually  become  a  valuable  worker  in 
any  trade  that  is  congenial.  Nine  times  out  of 
ten  where  a  failure  results,  it  is  the  fault  of 
the  employer  rather  than  of  the  employe.  In 
twenty  years  of  business  I  have  had  practically 
no  trouble  in  obtaining  competent  and  satis- 
factory assistants.  I  think  this  is  due  largely 
to  the  fact  that  through  our  system  the  work  is 
more  pleasant  in  every  way  than  elsewhere. 
The  people  who  frequent  our  stores  are  sure  of 
a  square  deal,  and,  are,  therefore,  in  a  cheer- 
ful frame  of  mind  when  they  come  to  us.  This 
in  turn  stimulates  our  clerks  to  their  best  en- 
deavors, and,  as  a  result,  harmony  exists  be- 
tween the  dealer  and  his  patrons  which  in  itself 
is  synonymous  with  success.  Harmony  should 
exist  in  the  associations  between  the  talking 
machine  merchant  and  his  buyers  just  as  surely 
as  it  does  in  the  grooves  of  the  polished  black 
discs  he  sells  them,  and,  if  carried  out  to  the 
superlative  degree,  will  give  equal  pleasure.  To 
illustrate  what  I  mean:  If  the  talker  shop  is 
attractive  in  appointments,  if  the  clerks  are 
morally  clean,  clear  eyed,  smooth  skinned,  cour- 
teous and  obliging,  the  music  they  play  for  a 
customer  will  sound  far  sweeter  than  if  the 
records  were  slammed  upon  the  turntable  by  a 
pimply  cigarette  scented  Cholly  boy  with  a 
nicotine  grouch." 

"Another  thing  we  specialize  in  which  makes 
our  shops  unique  among  the  'talker'  fraternity 
is  the  ability  to,  in  a  certain  degree,  anticipate 
our  patrons'  wants.  By  the  average  man  that 
statement  I  have  just  made  would  be  consid- 
ered ridiculous,  but  by  practicing  -thoroughness 
and  patience  along  this  line,  it  becomes  not  only 
possible  but  comparatively  easy.  Can  you  im- 
agine how  we  do  it,  I  wonder?" 

"You  size  up  the  customer's  clothes,  take  a 
good  look  at  his  face,  notice  whether  his  hair 
has  been  cut  at  the  musical  length,  and  judge 
accordingly."  The  writer  was  so  sure  that  his 
answer  was  of  the  correct,  go  up  'head  calibre 
that  he  felt  a  bit  chesty. 

John  Jones  grinned.  "Come  with  me,"  he 
said. 

We  emerged  from  his  office  and  started  across 
the  sumptuously  appointed  salon  toward  the 
hearing  rooms.  In  the  first  booth  a  clerical 
looking  gentleman,  with  hair  below  his  straight 
collar,  heavy  spectacles  bridging  his  bulbous 
nose,  and  garbed  severely  in  black,  was  oscillat- 
ing back  and  forth  in  time  with  the  strenuous  air 
of  "That  Scandalous  Rag."  In  booth  number 
two  a  young  woman  of  soubrette  like  appear- 
ance, heavily  rouged,  and  with  lustrous  furs 
thrown  frankly  back  to  reveal  bare  breast  and 
shoulders  gleaming  through  a  sheer  blouse  of 
silk,  was  listening  entranced  to  "Lead  Kindly 
Light." 

"Wrong,  go  to  the  foot  of  the  class,"  I  mur- 
mured meekly  as  I  followed  my  guide  back  to 
his  sanctum. 

"No,  you  cannot  judge  of  the  kind  of  record 
a  person  wants  by  the  clothes  he  wears,"  re- 
sumed my  host.     "The  method  is  very  simple; 
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I  will  be  glad  to  explain:  Almost  always  when 
a  prospective  buyer  enters,  he  will  hesitate  out- 
side the  door  of  a  booth  that  is  occupied,  pro- 
vided, of  course,  that  the  music  that  emanates 
therefrom  attracts  him.  While  our  hearing- 
rooms  are  nearly  soundproof,  there  is  enough 
melody  floating  out  into  the  main  salon  to 
register  harmony  or  discord  in  the  eardrums  of 
the  man  outside.  The  ears  immediately  tele- 
graph the  news  to  the  brain,  and  the  facial  ex- 
pression carries  it  along  to  us.  It  is  our  busi- 
ness to  know  what  is  being  played  behind  the 
glass  doors.  We  make  a  note  of  the  record 
that  brings  joy  or  pain  to  the  face  of  the  lis- 
tener and  attend  to  his  wants  accordingly.  A 
customer  is  often  much  surprised  when  we  place 
upon  the  turntable  the  very  record  he  was  about 
to  ask  for.  He  does  not  realize,  of  course,  that 
a  salesman  was  on  watch  while  he  lingered 
outside  the  booth  where  the  record  of  his  fancy 
was  making  melody." 

"We  have  gained  the  reputation  of  being  able 
to  anticipate  our  patrons'  wants  to  an  uncanny 
degree,  and  that  is  a  mighty  good  advertise- 
ment, let  me  tell  you." 

"Yes,  it  took  patience  and  thoroughness — lots 
of  both — to  accomplish  all  this,  and  I  know 
of  no  better  way  to  close  this  interview  than  to 
suggest  a  title  for  your  article:  'Patience  and 
Thoroughness  Big  Factors  in  Trade  Success.'  " 
Howard  Taylor  Middleton. 


MONEY  MADE  IN  PUSHING  RECORDS 

Some    Reasons    Given   Why    Dealers  Should 
Give  Close  Attention  to  Record  Sales 


,  The  following  interesting  sales  talk  was  pre- 
pared by  a  member  of  the  Columbia  Grapho- 
phone  Co.'s  sales  department  and  is  aptly 
named  a  "Talk  between  tunes": 

"It  seems  like  a  waste  of  good  space  to  talk 
to  Columbia  dealers  about  greater  concentra- 
tion on  selling  records.  It  would  be — except 
for  those  who  have  not  been  in  the  business 
long  enough  to  get  the  proper  perspective. 

"At  first  blush  the  profit  from  the  sale  of 
a  $150  or  $200  Grafonola  makes  the  profit  on 
a  few  dollars'  worth  of  records  seem  small. 

"But  the  dealer  who  thinks  that  record  sales 
are  too  small  to  bother  with  isn't  in  the  busi- 
ness very  long  before  he  recovers  from  such 
commercial  ophthalmia.  For  it's  nothing  but 
shoi t-sightedness  to  pass  by  pushing  record 
sales  to  the  limit.  There  are  about  seventy- 
six  reasons  why.    We  will  give  you  a  handful. 

"First:  The  money  in  selling  records.  Not 
in  ones  and  two,  but  in  tens,  twenties  and  hun- 
dreds— in  regular  steady  sales  every  week,  in 
returning  buyers  and  newly  recommended 
buyers. 

"Next:  Sell  a  man  a  Grafonola,  and  if  you 
let  him  leave  your  shop  without  a  string  to 
pull  him  back,  you  are  missing  not  only 
records  but  Grafonola  sales  as  well.  A  man 
who  buys  a  Grafonola  is  going  to  buy  his 
records  somewhere.  If  he  doesn't  get  the  prop- 
er treatment,  or  record  salesmanship,  you  lose 
his  account  and  when  he  buys  his  next  Grafo- 
nola— the  higher  priced  one — he  goes  where 
he  has  been  record  buying. 

"Again:  Every  man  who  buys  a  Grafonola 
has  friends — potential  purchasers.  You  must 
keep  that  man  on  your  list,  you  must  bring  him 
back  regularly,  you  must  get  his  friends' 
names. 

"And  also:    Remember  that  for  every  min- 


Immediate  Delivery 

Double  SpringMotors 
Single  Spring  Motors 

1 0-inch  and  1  2-inch  Turntables  to  fit 

all  motors. 
Main  Springs     Universal  Tone  Arms 
Needle  Cups     Tone  Arm  Rests 

WRITE  FOR  PRICES 

FAVORITE  TALKING  MACHINE  CO. 

438  Broadway  NEW  YORK 


ute  a  person  spends  in  your  store  buying  rec- 
ords he  or  she  spends  two  minutes  talking 
about  them  afterwards  to  family  and  friends. 

"It's  the  old  story  of  the  camera  business 
and  the  safety  razor.  It's  the  initial  purchase 
that  looks  big  to  the  buyer,  but  the  supply 
trade  that  looms  large  in  the  pocketbook  of 
the  dealer. 

"Records  are  the  heart  of  the  Columbia  busi- 
ness— the  kernel  of  the  nut — the  inside  seed 
from  which  sprout  all  your  sales  of  the  fu- 
ture." 


NEW  POST  FOR  HENRY  C.  BROWN 

Former  Advertising  Manager  of  Victor  Talking 
Machine  Co.  Appointed  Personal  Assistant  to 
General  Manager  Louis  F.  Geissler 


Camden,  N.  J.,  January  2.— Louis  F.  Geissler, 
general  manager  of  The  Victor  Talking  Ma- 
chine Co.,  announces  the  appointment  effective 
on  January  1,  of  Henry  C.  Brown,  as  "assistant 
to  the  general  manager"  of  the  Victor  Co.  Mr. 
Brown,  who  will  act  as  personal  assistant  to 
Mr.  Geissler,  has  been  for  a  number  of  years 
advertising  manager  of  the  company,  and  won 
signal  success  in  that  capacity.  His  new  post 
will  give  him  greater  opportunity  for  the  dis- 
play of  his  abilities. 

In  commenting  on  the  appointment  Mr.  Geiss- 
ler said:  "I  feel  sure  that  the  appointment  will 
meet  with  the  approval  of  our  distributors  and 
the  trade  in  general,  and  trust  that  a  sufficient 
relief  from  details  will  be  thereby  afforded  me 
to  permit  of  better  attention  to  all  important 
matters  and  the  cultivation  of  a  closer  per- 
sonal and  business  relationship  with  our  repre- 
sentatives." 


PURCHASE  CABINET  FACTORY 


Dolls  Buy  Plant  and  Good  Will  of  Nanes  Art 
Furniture  Co.  as  Private  Investment — Will 
Continue  the  Business  of  Manufacturing  Talk- 
ing Machine  Cabinets  on  Large  Scale 


It  was  announced  recently  that  Otto  Doll, 
president  of  Jacob  Doll  &  Sons,  Inc.,  the  well- 
known  piano  manufacturers,  together  with  his 
brothers,  George,  Frederick  and  Jacob,  Jr.,  have 
purchased  the  business  of  the  Nanes  Art  Fur- 
niture Co.  at  the  foot  of  East  Grand  street, 
New  York.  The  purchase  was  made,  by  the 
Dolls  as  individuals,  and  not  for  the  piano  com- 
pany, and  included  the  factory  equipment  and 
good-will  of  the  Nanes  concern.  The  Nanes 
business  will  be  continued  under  the  old  name, 
and  the  plant  will  be  devoted  practically  en- 
tirely to  the  manufacture  of  talking  machine 
cabinets  on  a  large  scale. 


SALESMEN  TAXED  IN  ARGENTINA 

New  Regulations  Provide  That  Each  Salesman 
Must  Be  Licensed 


The  law  providing  for  a  uniform  license  fee 
for  commercial  travelers  in  Argentina  will  im- 
pose quite  a  burden  of  expense  upon  salesmen. 
The  proposed  fee,  where  a  salesman  represents 
but  one  line  of  business,  is  400  pesos.  (Argen- 
tine paper  peso,  42  cents),  and  for  each  addi- 
tional class  of  articles  carried  by  the  traveler 
a  charge  of  200  pesos  is  contemplated.  Sales- 
men soliciting  orders  for  goods  contained  in 
all  classes  are  to  be  subject  to  a  license  fee  of 
1,000  pesos.  All  licenses  are  to  be  exempt 
from  additional  national  taxes  as  well  as  all 
provincial  or  municipal  imposts. 

Those  seeking  to  evade  the  payment  of  li- 
cense fee  are  to  be  subject  to  a  fine  of  double 
the  amount  properly  payable,  failure  to  pay  the 
fine  resulting  in  imprisonment  and  confiscation 
of  samples.  Credentials  of  travelers  must  be 
vised  by  an  Argentine  Consul  in  the  country 
whence  they  come  and  should  include  a  special 
power  of  attorney  form,  executed  before  a  no- 
tary public,  or  a  certificate  issued  by  any  of- 
ficial organization  authorized  to  grant  licenses 
to  commercial  travelers. 


NEW  STANDARD  BUILDING 
119-121  Ninth  Street.  Pittsburgh 
Four  stories  and  basement 
1 6,000  sq.  ft.  storage  space 


Records 
to  you  in 
record  time 

That's  one  service 

STANDARD  stands 

for. 

Victor  orders  roll 
through  our  new  Stand- 
ard Building  and  straight 
out  to  you — with  no 
Railroad  or  other  Long 
Distance  Delays. 

We  Fill  All  Orders 

for  Victor  Records 
because  we  carry  an 
enormous  stock. 

Retail  Selling  Schemes 

FREE  — Our  "Consult- 
ing Sales  Department" 
stimulates  sales  and 
keeps  dealers  in  the 
local  limelight. 

Let  STANDARD  make 
your  store  Victor  Head- 
quarters. 


'Exclusively 
Victor 
Wholesale" 


Standard  Talking 
Machine  Company 

J.  C.  ROUSH,  Pres. 

Pittsburgh 
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Weber  and  Fields,  Al  Jolson,  Irene  Franklin,  Frank 
Tinney,  Bert  Williams,  Joe  Hayman— an  unsurpass- 
able array  ot  comie  artists  who  make  records  only 
for  the  Columbia  Co. 


( Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


B.  SCHERMAN,  JR.,  SENDS  GREETINGS 

Columbia  Co.  Advertising  Man  Issued  Original 
Form  of  Holiday  Reminder 


Originality  and  distinctiveness  are  recognized 
as  essential  characteristics  of  the  successful  ad- 
vertising man  of  to-day,  and  in  this  respect  Wm. 


MEISSELBACH  &  BRO.'S  NEW  CATALOG 

Elaborate  Volume  Given  Over  to  Detailed  Illus- 
trations and  Descriptions  of  the  Meisselbach 
Motors,  Special  Features  and  Parts,  Just 
Issued  by  That  Concern 


Bill  Scherman,  Jr.,  Makes  His  Bow 

S.  Scherman,  of  the  Columbia  Graphophone  Co.'s 
advertising  department  is  no  exception. 

Mr.  Scherman's  many  friends  in  the  trade  re- 
ceived last  week  a  decidedly  original  New  Year's 
greeting,  a  copy  of  which  is  shown  in  the  accom- 
panying illustration.  This  greeting  is  signed 
by  Bill  Scherman,  Jr.,  who,  from  all  indications, 
will  follow  in  the  footsteps  of  his  father  and 
join  the  advertising  fraternity  when  he  is  of 
age.  As  Bill's  drawing  shows,  there  are  two 
heirs  in  the  Scherman  household,  Teddy  and 
Billy. 


A.  F.  Meisselbach  &  Bro.,  Inc.,  manufacturers 
of  motors,  tone  arms  and  talking  machine  acces- 
sories, have  issued  a  new  catalog,  which  is  now 
being  placed  in  the  hands  of  the  trade.  This, 
their  latest  catalog,  covers  the  full  line  of  pro- 
ducts manufactured  by  the  concern  and  is  re- 
plete with  illustrations  of  same. 

Opening  with  an  introduction  which  reviews 
the  progress  of  the  firm  as  manufacturers,  there 
follows  a  short  history  of  the  part  played  by  it 
in  the  talking  machine  field.  There  is  quite  a 
little  space  given  in  the  forepart  of  the  catalog 
to  motors,  what  a  motor  should  be,  and  descrip- 
tions of  the  various  Meisselbach  motors. 

Illustrations,  with  specifications  of  the  ca- 
pacity, construction,  springs,  transmission,  speed 
governor,  drive,  turntable  spindle  and  speed  in- 
dicator, with  the  net  weight  of  motors  Nos.  4, 
5  and  9  are  then  given,  while  with  motors  Nos. 
12,  16  and  18  are  included  the  specifications  of  a 
motor  brake  and  an  automatic  stop.  Much  stress 
is  laid  on  the  accessability  of  the  motors  and  the 
interchangeability  of  their  parts,  all  being  num- 
bered for  the  purpose  of  allowing  the  user  to 
order  without  loss  of  time  when  renewals  or 
repairs  are  needed.  Halftone  illustrations  of  all 
the  component  parts  are  shown  and  the  preced- 
ing page  of  each  set  of  illustrations  contains  an 
index  of  the  parts.  The  Meisselbach  "Autostop" 
and  "Metrostop"  are  shown,  these  being  recent 
additions  to  the  line,  and  illustrations  and  de- 
scriptions of  their  motor  brake  are  given.  The 
latter  part  of  the  book  is  given  over  to  the  line 
of  talking  machine  accessories  manufactured  by 
the  firm.  These  include  tone  arms,  sound  boxes, 
attachments  for  the  different  makes  of  machines, 
as  well  as  many  minor  parts. 

In  conclusion  appears  an  article  on  the  "Care 
of  Motors,"  which  should  prove  valuable  read- 
ing matter  for  anyone  handling  motors.  The 
catalog  is  well  gotten  up  and  is  altogether  a 
fit  representative  of  the  house  of  Meisselbach. 


Opportunity  comes  sometimes  disguised  and 
surrounded  by  hard  work  and  adverse  circum- 
stances. 


Write  to  your  Congressman  at  once  strongly 
urging  the  passage  of  the  Stephens-Ashurst 
Bill,  H.  R.,  13,568. 


SERVICE 


ACCURACY 


RELIABILITY 


FELT 


TURN  TABLE  DISCS— WASHERS— WICKS,  Etc. 

The  Leading  Felt  Specialty  House  in  America 

James  H.  Rhodes  &  Company 

162  William  St.,  NEW  YORK  157  W.  Austin  Ave.,  CHICAGO 


STARR  FACTORY  VERY  BUSY 

Some  Departments  Operating  Nights  to  Keep 
Up  With  Orders  From  Distributors 


Cincinnati,  O,  January  5. — Despite  the  fact  that 
the  holidays  are  over  the  phonograph  factories 


A  Section  of  the  Cabinet  Department 

of  the  Starr  Piano  Co.  continue  to  operate  at  top 
speed  to  meet  demands,  and  some  of  the  depart- 
ments are  forced  to  work  nights  in  order  to 
fill  orders  from  Starr  phonograph  distributors 
in  all  sections. 

The  new  six-story  phonograph  factory  build- 


A  View  of  One  of  the  Machine  Rooms 

ing  was  completed  before  schedule  time  which 
has  enabled  the  company  to  catch  up  with  the 
demand  in  fine  shape.  The  call  for  the  new 
style  %  Starr  phonograph  introduced  only  re- 
cently has  done  much  to  keep  things  booming. 


IMPORTANT  "BOOTH"  DEALS 

A.  L.  Van  Veen  &  Co.,  New  York,  manufac- 
turer of  Van  Veen  booths  and  interiors,  closed 
a  splendid  year  in  1916,  and  from  all  indica- 
tions will  augment  this  success  considerably 
during  1917.  Mr.  Van  Veen  has  made  a  careful 
study  of  the  requirements  of  the  talking,  ma- 
chine dealer,  and  as  a  result  of  his  investigations 
and  tests  is  in  a  position  to  offer  every  dealer, 
regardless  of  the  size  of  his  store,  just  what 
he  needs  in  the  way  of  demonstration  booths 
or  store  interiors..  The  company  has  negotia- 
tions pending  for  the  installation  of  booths  in 
a  number  of  cities,  several  deals  being  of  more 
than  usual  importance. 
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MUSIC  IS  APPROACHING  ITS  RICHEST  DEVELOPMENT        BILLY  MURRAY  TELLS  OF  CAREER 


James  P.  Bradt,  General  Sales  Manager  of  Columbia  Graphophone  Co.,  Declares  That  Better  Un- 
derstanding of  Musical  Art  Is  Coming  in  United  States— His  Views  on  Conditions 


James  P.  Bradt,  general  sales  manager  of  the 
Columbia  Graphophone  Co.,  New  York,  sent  the 
following  letter  to  his  sales  staff  at  the  close  of 
the  year: 

"I  am  going  to  wish  you  not  only  a  happy  and 
prosperous  New  Year,  but  a  better  and  bigger 
Columbia  New  Year  than  even  1916  has  given 
you. 

"We  can  all  look  back  with  a  deal  of  pardon- 
able pride  on  Columbia  accomplishments  during 
the  twelve  months  that  have  passed.  In  this 
retrospection  we  may  regard  the  anxieties  and 
disappointments  with  complete  satisfaction  be- 
cause of  the  encouragement  and  lessons  of  ex- 
perience for  our  future  operations. 

"At  our  end  of  the  line  we  appreciate,  we  hope 
fully,  just  how  much  your  close  co-operation  and 
get-together  spirit  have  meant  in  this  wonderful 
year  and  we  heartily  thank  you. 

"While  we  have  constantly  aimed  to  do  every- 
thing that  would  make  your  efforts  count  to  the 
full,  we  know  that  you  have  been  short  of 
Grafonolas  and  Columbia  records  throughout 
the  year;  that  in  operating  our  factories  at  high 
speed,  nights  as  well  as  days,  some  product  has 
been  indifferently  inspected,  but  forget  all  that 
and  remember  the  herculean  undertaking  to 
double  our  product  in  1915  and  again  in  1916. 

"You  know  from  your  sales  how  near  we  came 
to  kicking  goal.  Some  achievement!  and 
our  hats  are  off  to  the  producing  departments  as 
well  as  to  you  and  our  select  army  of  dealers. 

"Our  plans  for  1917  are  so  comprehensive  and 
complete  that  the  carrying  out  of  them  is  going 
to  make  the  Columbia  "Notes"  stand  for  the 
greatest  achievements  ever  attained  in  the  musi- 
cal world — in  artistic  personnel  and  in  worth  of 
product. 

"It  isn't  a  question  of  1917  repeating  history — 
becoming  the  biggest  year  in  Columbia  history — 
the  real  question  is  how  large  is  your  share  to 
be?  Well,  that's  up  to  you.  You  cannot  afford 
to  be  satisfied  with  anything  less  than  the  best 
and  the  best  of  a  live  salesman  is  always  be- 
fore him. 

Make  the  most  of  your  splendid  opportunity 
and  the  end  of  the  year  that  is  just  dawning  will 
find  you  even  more  enthusiastic  than  you  are 
to-day.  Again  I  say,  the  best  of  everything  dur- 
ing the  coming  year." 

When  asked  to  tell  readers  of  the  Talking  Ma- 
chine World  something  more  about  up-to-the- 
hour  conditions,  Mr.  Bradt  said: 

"In  the  United  States  we  are  approaching  the 
richest  development  and  understanding  of  musi- 
cal art.  We  have  been  saying  that  the  passion 
for  music  is  earthwide,  but  it  has  never  been  so 
manifest  in  this  part  of  the  world  as  in  the 
past  year. 

"It  has  been  manifested  in  every  class — from 
millionaire  to  the  day  wage  earner — and  the 
great  prosperity  of  1916  gave  all  of  them  a 
chance  to  indulge  their  desires  and  our  sales 
satisfy  us  that  they  did  so. 

"  'Music  in  the  home'  propaganda  has  been  re- 
ceiving very  flattering  attention  and  assistance 
in  many  directions.  Several  of  the  big  daily 
newspapers  have  joined  hands  with  the  musical 
industry  to  create  a  musical  atmosphere.  The 
work  is  being  done  systematically  and  in  a  large 
way.  To  illustrate:  The  top  of  a  musical  page 
which  appears  in  New  York  semi-weekly  carries 
Bovee's  statement  that  'Music  is  the  fourth 
great  essential  in  the  aid  of  human  nature — first 
food,  then  raiment,  then  shelter,  then  music' 

"That  great  editor,  Arthur  Brisbane,  known  the 
world  over,  gave  the  music  business  a  great  im- 
petus when  he  published  in  his  list  of  big  news- 
papers the  splendid  editorial  in  which  he  said 
that  the  house  without  an  instrument  to  repro- 
duce the  voices  of  artists,  the  genius  of  musi- 
cians, is  like  a  house  without  a  library,  and  that 
the  self-respecting  man  would  scarcely  admit 
that  he  lives  in  a  house  without  books;  that 
music  in  the  home  is  the  greatest  addition  to  the 
education  of  man  since  the  printing  press  was 
invented. 


"Nothing  in  those  statements  to  suggest  that 
the  music  dealer  is  dealing  in  luxuries.  Talking 
machines  are  necessities,  from  many  viewpoints, 
and  they  are  making  splendid  headway  in  satis- 
fying the  hunger  for  music — this  craving  of  the 
classes  and  the  masses. 

"Our  results  for  1916  were  most  gratifying,  but 


Well-Known  Record  Artist  Ascribes  Success  in 
That  Field  to  the  Fact  That  He  Was  Born 
Same  Year  That  Phonograph  Was  Invented 


Billy  Murray,  well-known  and  popular  singer, 
whose  records  have  found  their  way  into  hun- 
dreds of  thousands  of  homes,  prepared  a  most 
interesting  story  of  his  career  for  publication  in 
the  January  issue  of  the  "Edison  Monthly." 

Mr.  Murray  ascribes  his  success  as  a  record 
artist  to  the  fact  that  he  was  born  in  1879,  the 
same  year  the  phonograph  was  invented,  and 
made  his  first  record  twenty  years  ago  just  at 
the  time  that  the  phonograph  became  to  be 
a  recognized  home  factor. 

Mr.  Murray  tells  of  his  experience  as  a  min- 
strel man  and  of  making  Edison  records  for  vari- 
ous Edison  dealers,  notably  the  Bacigalupi  Bros., 
Edison  jobbers  in  San  Francisco.  He  also  told 
of  the  discovery  of  Ada  Jones  in  the  start  of  her 
work  as  a  record  artist.  Up  to  that  time  the 
female  voice  on  records  had  been  imitated  by  a 
man  singing  in  a  falsetto  voice,  but  under  such 
conditions  songs  with  high  notes  had  to  be 
avoided.  Mr.  Murray  also  gave  some  interesting 
personal  information  to  the  effect  that  his  favor- 
ite amusement  is  being  a  baseball  fan,  that  he 
lives  in  Brooklyn,  N.  Y.,  in  the  winter,  and  on 
a  farm  in  Middletown,  N.  Y.,  in  the  summer, 
and  doesn't  indulge  in  tobacco  or  liquor  in  any 
form. 


James  P.  Bradt 

our  preparedness  program  for  1917  is  sure  to  re- 
sult in  even  greater  accomplishments. 

"A  year  ago  while  a  lot  of  'wishy-washy' 
prophets  were  questioning  the  qualities  of  the 
silver  that  lines  every  cloud,  I  predicted  that 
nothing  but  actually  becoming  involved  in  the 
European  war,  could  stop  our  prosperity.  At 
the  beginning  of  1917  I  venture  the  prediction 
that  it  will  be  by  long  odds  the  greatest  year 
in  musical  history." 


BRUNSWICK  SHOP  OPENED 

The  Brunswick  Shop,  handling  the  New 
Brunswick  phonograph,  has  been  opened  at  1205 
Elm  street,  Dallas,  Tex.,  with  W.  L.  Weaver  as 
manager. 


Melzl  &  McGann,  Baraboo,  Wis.,  have  taken 
over  the  Edison  agency  and  business  of  the 
Elmer  S.  Johnston  Music  House,  Baraboo,  which 
has  returned  from  the  field. 


Here  is  a  line  of  records  that  scores  heavily  on 
every  essential: 

— yield  a  good  profit 
— satisfy  customers 

— move  rapidly  and  turn  over  frequently 

Operaphone  records  play  as  long  as  the  high  priced  ten- 
inch  records  and  the  list  of  selections  includes  not  only 
the  best  artists  but  the  widest  variety  and  range  of  titles 
— vocal,  instrumental  and  novelty  numbers.  Our  Special 
Dealer  Proposition  No.  9  will  be  sent  to  you  by  return 
mail — unless  you  forget  to  write  for  it. 

The  safest  way  is  to  write  right  away 

OPERAPHONE 

200  FIFTH  AVENUE  NEW  YORK  CITY 
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REPAIRS 

TALKING' MACHINE  TROUBLES  AND 
HOW  TO  REMEDY  THEM 


Conducted  by  Andrew  H.  Dodin 


[This  department  of  The  Talking  Machine  World  is  de- 
signed for  the  service  of  all  classes  of  our  readers,  including 
those  who  make,  and  those  who  sell,  talking  machines. 

Andrew  H.  Dodin,  who  conducts  this  department,  has  a 
wide  and  enviable  reputation  as  a  repairer  of  talking  ma- 
chines and  conducts  an  exclusive  talking  machine  repair 
shop  at  25  East  Fourteenth  street,  New  York.  Tell  him 
your  troubles  through  The  World  and  he  will  help  you  if 
possible.    The  service  is  free. — Editor.] 

CARE  OF  MACHINES  IN  THE  STORE 

When  on  a  visit  to  a  dealer's  store  I  have  al- 
ways made  it  a  point  to  look  over  the  machines 
on  display  and  have  often  been  surprised  to  find 
so  many  of  them  in  almost  impossible  running 
condition.  I  want  to  write  just  a  few  lines  to 
call  to  the  attention  of  dealers  in  general  how 
little  things  out  of  shape  on  a  machine  will  in 
many  cases  cause  some  hesitancy  on  the  part 
of  the  prospective  purchaser  in  giving  his  or- 
der for  a  machine. 

Possibly  the  most  common  trouble  and  the 
first  noticeable  to  the  buyer  is  the  felt  of  the 
turntables.  About  five  out  of  ten  are  dirty — 
have  oil  or  graphite  spots  on  them.  The  fault 
can  easily  be  remedied  by  taking  a  piece  of 
cheese  cloth  soaked  in  gasoline  and  giving  the 
felt  a  good  rubbing  and  then  brushing  dry  with 
a  whisk  broom. 

Another  fault  is  that  the  used  needles  are 
often  thrown  on  the  cabinet  near  the  taper  tube 
— instead  of  in  the  needle  receptacles.  These 
needles  get  down  under  the  turntable  and  into 
the  cracks  of  motor  board  and  sometimes  get 
into  the  motor  causing  no  end  of  trouble.  I 
can  state  one  instance  where  I  was  called  on  to 
repair  a  sixteen  Victor-Victrola  electric.  The 
dealer  had  removed  the  little  electric  bulb  and 
had  left  the  socket  empty.  Someone  dropped  a 
needle  into  the  socket — consequently  when  the 
current  was  switched  on  the  needle  caused  a 
short  circuit  in  the  socket,  and  a  new  socket  was 


necessary  in  order  to  place  the  machine  in  con- 
dition for  sale. 

In  the  case  of  Victor  machines  the  sound 
boxes  are  often  found  to  be  loose  on  the  goose 
neck — this  is  easily  remedied  by  taking  a  screw 
driver  and  bending  up  the  little  tab  on  the 
goose  neck  so  that  it  will  fit  tight  in  the  bush- 
ing of  the  rubber  back  on  the  sound  box.  An- 
other common  fault  is  the  absence  of  the  needle 
thumb  screw  in  sound  boxes.  I  have  seen  a 
salesman  take  a  thumb  screw  from  a  sound  box 
and  sell  it  to  a  customer  and  then  return  sound 
box  to  machine  and  leave  the  replacing  of  the 
screw  until  he  comes  to  demonstrate  a  record 
or  the  machine,  and  then  he  is  placed  in  the 
position  of  going  to  look  in  his  part  stock  for 
a  thumb  screw. 

Another  point  is  the  little  scratch  that  will 
get  on  some  part  of  the  cabinet.  Instead  of 
letting  it  go  until  the  machine  is  sold,  why  not 
take  a  little  polish  and  give  it  a  rub  at  once? 
That  is  better  than  to  say  to  the  customer:  "All 
those  scratches  will  be  fixed  before  the  ma- 
chine is  delivered" — or  "We  don't  send  you  this 
machine — we  will  send  you  a  new  one  from  our 
reserve  stock." 

On  machines  having  a  dial  speed  indicator,  I 
have  often  found  that  when  you  move  the  ar- 
row to  78  that  machine  will  not  run  78.  This, 
I  think,  is  one  of  the  most  annoying  things  that 
can  happen  to  a  salesman — to  have  a  customer 
move  the  indicator  to  78,  and  then  ask  you  why 
the  machine  does  not  run  78.  Instead  of  be- 
ing confronted  with  that  question  so  often  why 
not  take  a  screw  driver  and  adjust  all  dials  on 
the  machines  in  your  store,  and  also  make  it  a 
point  to  test  each  new  machine  for  this  fault 
before  placing  it  on  display? 

It  is  little  things  like  this  that  not  only  cause 
the  dealer  some  expense,  but  endless  annoy- 
ance and  can  easily  be  prevented  by  a  little 
forethought  on  the  part  of  the  salesman. 


On  Reproducer  Adjustment 

Bridgeport,  Conn.,  December  26,  1916. 
Andrew  H.  Dodin,  New  York,  N.  Y. 

Dear  Sir — Having  read  your  very  interesting 


and  lucid  articles  in  The  Talking  Machine  World 
on  the  repair  and  adjustment  of  Victor  mechan- 
ism, I  would  like  to  ask  you  a  question  regard- 
ing the  sound  box. 

If  the  mica  diaphragm  is  raised  a  trifle  around 
the  foot  of  the  needle  arm  showing  that  the  top 
tension  screw  needs  tightening  or  the  bottom 
one  unscrewing  is  there  any  harm  in  perform- 
ing this  operation  in  order  that  the  diaphragm 
become  perfectly  flat?  To  ascertain  whether  the 
diaphragm  is  neither  concave  nor  convex,  but 
perfectly  level  it  is  only  necessary  to  lay  the 
straight  edge  of  a  piece  of  heavy  card  board  on 
the  diaphragm,  and  hold  it  up  against  a  bright 
light.  Any  curve  in  the  surface^of  the  mica 
will  allow  the  light  to  show  under  the  edge  of 
the  board. 

You  say  in  your  article  on  assembling  sound 
boxes  that  the  needle  arm  foot  must  be  1/1,000 
of  an  inch  from  the  mica,  and  the  tension  screws 
must  be  locked  on  this  adjustment.  Yet  the 
Victor  Co.,  in  its  repair  book,  advises  that  if 
the  tone  of  a  sound  box  is  heavy  the  top  screw 
should  be  raised  a  half  turn,  more  or  less,  so 
apparently  there  is  no  reason  why  such  an  ad- 
justment as  I  have  mentioned  above  should  not 
be  made. 

I  notice  that  the  diaphragm  is  "slightly  raised 
in  a  great  many  sound  boxes,  also  that  the 
needle  holder  is  not  always  at  a  perfect  right 
angle  with  the  bottom  of  the  cap  ring.  This 
latter  causes  the  needle  to  point  to  the  right  or 
the  left  as  the  "case  may  be.  Where  the  needle 
points  to  the  right,  or  towards  the  outside  of 
the  record,  I  believe  there  is  more  of  a  scratchy 
sound  during  reproduction.  Maybe  I  am  wrong 
about  this,  but  it  is  my  theory. 

Of  course,  it  is  not  desirable  that  the  aver- 
age user  should  meddle  with  the  delicate  parts 
of  the  sound  box,  but  I  have  made  a  study  of 
the  Victor  mechanism  for  the  last  year,  have 
taken  down  one  sound  box  and  assembled  it 
again  with  no  bad  results,  and  would  be  glad 
to  have  the  opinion  of  a  recognized  authority 
like  yourself.    Yours  truly, 

Henry  S.  Thompson. 

Answer. — The  toe  of  the  needle  arm  must  be 


RECORD  BRUSH 

Patented'September  25  and'October  2.  1906.    September  7.  1907. 


Price  25c. 

Grit  is  a  Fine  Thing  in  a  man,  but  one  of  the  Worst  Things  in  a  record  groove 


BRUSH  IN  OPERATION 


Easily  Attached 
Works  Automatically 


By  removing  all  dust  and 
dirt  from  the  Record 
Grooves  a  clear  repro- 
duction is  insured. 
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the  springs  keep  on  kicking  as  they  run  down. 
I  am  using  plenty  of  graphite  with  them  when 
I  put  in  a  new  spring.    Yours  truly, 

Frederick  Senstroem. 
Answer. — If  you  use  Columbia  main  springs 
and  a  heavy  graphite  mixture  like  Dixon's 
Graphitoleo — using  about  two  tablespoonfuls  to 
a  spring — you  should  not'  have  any  trouble.  An- 
other cause  for  jumping  sometimes  occurs  when 
spring  cage  rubs  against  intermediate',  gear  shaft, 
and  this  fault  can  be  remedied  by  placing  wash- 
ers on  spring  cage  shaft  between  brass  bushing 
and  casting. 


The  Grinding  of  Winding  Gear 

Des  Moines,  Iav  December  29,  1916. 
Kindly  tell  me  through  the  repair  department 
of  The  Talking  Machine  World,  how  to  remedy 
a  very  loud  grinding  and  rumbling  noise  in  the 
winding  gear  of  the  otherwise  very  efficient 
Heineman  motor  No.  3.  The  noise  is  in  the 
cog.wheel  that  engages  the  wheel  on  the  spring 
drum.  I  have  some  experience  in  repairing  and 
adjusting  different  makes  of  motors,  but  this 
particular  make  got  me  guessing. 

Repairman. 

Answer. — Your  only  remedy  is  to  file  teeth  of 
winding  and  spring  cage  gears  so  that  you  get 
a  smoother  bearing  surface.  If  this  is  not  suc- 
cessful you  must  put  in  a  new  cage  and  a  new 
winding  gear.  These  gears  have  such  a  large 
bearing  surface  that  they  tend  to  run  noisy  when 
winding. 

PROSPECTUS  OF  MUSIC  SHOW 

Plans  for  Big  Exposition  in  Chicago  in  June 
Set  Forth  in  Handsome  Booklet — Talking  Ma- 
chine Trade  To  Be  Well  Represented 


of  the  Emerson  Phonograph  Co.;  Joseph  W. 
Stern,  of  Jos.  W.  Stern  &  Co.,  New  York,  music 
publisher  and  talking  machine  distributor;  H.  N. 
McMenimen,  managing  director   of  the  Pathe 
Freres  Phonograph  Co.,  and  others  in  the  trade. 

The  show  itself  is  under  the  management  of 
Chas.  H.  Green,  who  was  in  charge  of  the  piano 
shows  in  Chicago,  in  1911,  and  Richmond,  Va., 
in  1910,  and  who  in  1915  acted  as  chief  of  the 
Department  of  Manufactures  and  Varied  Indus- 
tries at  the  Panama-Pacific  International  Expo- 
sition. Working  with  Mr.  Green  will  be  Walter 
T.  Sweatt,  in  the  capacity  of  director  of  exhibits. 
Mr.  Sweatt  has  been  associated  with  Mr.  Green 
in  similar  works  for  the  past  five  years.  The 
publicity  end  of  the  show  will  be  in  the  hands  of 
Chas.  D.  Isaacson,  who  holds  a  prominent  place 
in  publicity  circles  generally. 

TALKING  MACHINE  MEN  TO  MEET 

Organization  of  Local  Retailers  to  Hold  First 
Session  of  New  Year  at  Keene's  Chop  House 
on  Wednesday,  January  17 


The  regular  monthly  meeting  of  the  Talking 
Machine  Men,  Inc.,  for  January  will  be  held  at 
Keene's  Chop  House,  70  West  Thirty-sixth 
street,  New  York,  at  2  p.  m.  on  Wednesday, 
January  17.  It  is  announced  that  a  well-known 
member  of  the  educational  staff  of  the  Victor 
Talking  Machine  Co.  will  address  the  members 
on  the  interesting  subject  of  "The  Victor  in  the 
Schools."  It  is  expected  that  following  the  ex- 
cellent holiday  business  the  attendance  at  the 
first  meeting  of  the  New  Year  will  be  very  large. 
An  excellent  luncheon  will  be  served  to  mem- 
bers who  desire  the  same  at  1  o'clock  at  75 
cents  per  plate. 


in  such  a  position  (before  putting  in  diaphragm 
screw)  that,  were  the  sides  of  the  cap  ring  low 
enough,  you  would  be  able  to  see  day  light  be- 
tween mica  and  bottom  of  needle  arm  toe,  a 
space  commonly  designated  as  1/1,000  of  ,an 
inch. 

Now  when  you  screw  in  diaphragm  screw  you 
draw  down  the  needle  arm  to  the  mica  with  the 
result  that  needle  arm  exerts  a  slight  outward 
pull  on  mica.  This  position  of  the  needle  arm 
gives  the  best  result. 

Needle  arm  should  be  perfectly  at  right  angles 
to  box,  and  if  it  does  not  set  in  that  position, 
will,  as  you  say,  cause  more  scratch.  This 
trouble  is  remedied  by  bending  arm  one  way  or 
the  other  as  the  case  may  require  at  some  point, 
preferably  near  the  bend  above  toe,  and  bend- 
ing back  into  position  the  part  of  bar  from  the 
bend  down  to  the  toe,  so  that  hole  in  toe  will 
be  brought  into  position  over  hole  in  mica. 

In  reference  to  the  advisability  of  changing 
position  of  locking  screws  will  say  that  I  would 
not  advise  doing  so  without  first  removing  wax 
and  diaphragm  screw  so  that  you  can  be  posi- 
tive what  the  ultimate  position  of  the  arm  will 
be. 


When  the  Motor  Spring  "Kicks" 

Bristol,  Conn.,  December  29,  1916. 
A.  H.  Dodin,  care  The  Talking  Machine  World  : 

I  have  been  having  some  trouble  with  Co- 
lumbia double  spring  motors.  That  is,  when 
I  have  replaced  broken  springs  in  such  motors 

READY  FOR  THE  MARKET  FEBRUARY  1 

New  Ball-Bearing  Tone  Arm  Will  Be  Produced 
by  Mutual  Talking  Machine  Co.  Next  Month — 
Embodies  Several  Distinctive  Merits 

"We  owe  the  trade  an  apology  for  the  ap- 
parent delay  in  the  production  of  our  new  ball- 
bearing tone  arm,  which  we  expected"  would  be 
ready  for  the  market  some  time  ago,"  said  W. 
Phillips,  of  the  Mutual  Talking  Machine  Co., 
New  York,  in  a  recent  chat  with  The  World. 
"The  raw  material  market  has  been  so  uncertain, 
however,  and  smaller  details  required  so  much 
attention  that  we  deemed  it  advisable  to  wait 
until  February  1  to  make  the  first  shipments 
of  this  new  tone  arm.  We  believed  that  it  would 
be  to  the  advantage  of  our  patrons  and  our- 
selves to  place  a  tone  arm  on  the  market  that 
would  be  perfect  in  every  detail  and  not  one 
which  would  be  an  experiment  or  trial  in  the 
hands  of  the  manufacturers.  After  the  first  of 
next  month  we  will  be  in  a  position  to  fill  all 
orders  for  this  new  tone  arm. 

"The  demand  for  our  No.  2  tone  arm  has  been 
very  pleasing,  and  we  have  closed  contracts  with 
some  of  the  leading  manufacturers  for  1917. 
We  have  increased  our  factory  facilities  greatly, 
and  are  looking  forward  to  a  prosperous  year." 

COLUMBIA  FOREIGN  RECORD  TRADE 

"Our  dealers  realize  that  there  is  good  money 
in  giving  people  what  they  really  want,"  re- 
marked Anton  Heindl,  manager  of  the  interna- 
tional record  department  of  the  Columbia 
Graphophone  Co.  "It  is  this  realization  which 
has  made  possible  the  tremendous  success  of 
Columbia  foreign  records,  and  which  has  enabled 
us  to  issue  recordings  in  twenty-seven  foreign 
languages. 

This  department  has  just  issued  a  series  of 
fifteen  different  catalogs,  featuring  the  records 
it  ' has  made  in  these  twenty-seven  languages. 
These  catalogs  are  both  artistic  and  practical, 
the  cover  designs  being  distinctive,  and  the  con- 
tents being  arranged  to  make  for  maximum  con- 
venience in  handling. 

Mr.  Heindl  is  thoroughly  conversant  with  the 
requirements  of  the  great  majority  of  the  foreign 
record  buying  public,  and  it  is  this  knowledge 
which  has  enabled  him  to  produce  records  that 
meet  with  a  ready  sale  in  the  hands  of  Columbia 
dealers.  He  is  an  enthusiastic  believer  in  the 
future  of  the  foreign  record  business,  and  his 
belief  is  well  substantiated  by  the  tremendous 
strides  made  by  this  branch  of  the  Columbia 
business  during  the  past  year  or  two. 


There  has  just  been  issued  a  most  elaborate 
prospectus  setting  forth  the  various  speeches 
governing  the  National  Music  Show,  which  will 
be  held  in  Chicago  at  the  time  the  various  piano 
trade  organizations  are  in  convention  in  that 
city  in  June.  The  prospectus  includes  general 
information  regarding  the  scope  and  character 
of  the  show,  those  back  of  it,  the  publicity  plans 
in  connection  therewith  and  much  information 
in  general  including  blue  prints  showing  each 
available  space  together  with  size  and  price. 

Special  provision  has  been  made  for  having 
the  talking  machine  trade  represented  in  the 
show,  and  the  Advisory  Committee  in  charge  of 
the  exhibition  of  which  F.  B.  T.  Hollenberg  is 
chairman  includes  among  its  members  Jas.  P. 
Bradt,  general  sales  manager  of  the  Columbia 
Graphophone  Co.;  Victor  H.  Emerson,  president 


ISSUES  ATTRACTIVE  WINDOW  CARD 

The  Indexo  Phono  Record  Holder  File  Co., 
16  Wooster  street,  New  York,  has  just  issued 
a  very  attractive  photograph  that  can  be  utilized 
by  dealers  to  excellent  advantage  for  either  win- 
dow or  hanger  display.  This  photograph  shows 
the  "Indexo"  record  holder  in  practical  use,  and 
combines  artistic  merits  with  valuable  sales 
arguments.  Henry  Rosenberg,  president  of  the 
company  and  inventor  of  the  "Indexo"  record 
holder,  is  personally  preparing  extensive  adver- 
tising literature  in  order  to  co-operate  in  every 
way  with  the  dealers  handling  the  "Indexo." 
This  holder  has  been  generally  praised  by  dis- 
criminating record  owners  as  embodying  the 
necessary  attributes  for  a  successful  and  prac- 
tical record  holder. 


Protect  Your  Talking  Machines 

in  all  kinds  of  weather  and 

Deliver  Them  in  Perfect  Condition 
USE  WARD'S  MOVING  COVERS 

Our  Covers  are  faced  with  Government  Khaki,  lined 
with  a  heavy  grade  flannel,  interlined  with  heavy  cotton  or 
felt,  diagonally  and  closely  quilted,  and  manufactured  accord- 
ing to  the  usual  superior  "Ward — New  London"  quality. 

.    G?ilt„D'  $5.00 

(Carrying  Straps  Extra) 


Grade  K, 
Plain 


$7.50 


BUESCHER 

lOfE  EUCLID  AVE. 
CLEVELAND,  0. 


With  name  of  Machine  embroidered  on  any  cover;  extra  .25 
With  Dealer's  name  and  address,  first  cover,  extra  .  $1.00 
Same  on  additional  covers,  each;  extra  50 

Order  Sample  Cover  on  Approval,  Giving 
Name  and  Style  or  No.  of  the  Machine. 

THE  C.  E.  WARD  CO. 

Manufacturers  Complete  Line  of  Covers 

101  William  St.  NEW  LONDON,  OHIO 
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EXPECTS  REC0RD=BREAK1NG  YEAR 


Leonard  Markels  Discusses  Outlook  for  1917 — 
Expects  Industry  to  Grow  Steadily — Closed 
in  1916  the  Biggest  Year  in  His  History — Has 
Enlarged  Capacity  of  Plant  for  1917  Trade 


"Judging  from  all  indications,  1917  will  be  one 
of  the  most  prosperous  years  in  the  history  of 
the  talking  machine  industry,"  said  Leonard 
Markels,  165  William  street,  New  York,  motor, 
tone  arm  and  sound  box  manufacturer.  "The 
outlook  for  the  year  is  most  gratifying,  and  per- 
sonally I  believe  that  there  will  be  plenty,  of 


"Nineteen-sixteen  was  the  best  year  I  ever 
experienced,  and  far  exceeded  expectations.  As 
a  matter  of  fact  the  capacity  of  this  plant,  based 
on  1916  production,  is  entirely  booked  up  for 
the  coming  year,  but  arrangements  have  been 
completed  to  double  and  triple  the  capacity  of 
practically  every  department  in  the  factory  in 
order  to  handle  1917  business.  During  the  past 
few  months  important  deals  have  been  closed 
with  some  of  the  leading  manufacturers,  and  it 
is  a  common  occurrence  to  receive  telegraph 
orders  accompanied  by  payment  for  motors,  etc. 
The  companies  who  are  in  the  field  to  stay  and 
who  are  destined  to  succeed  are  paying  close  at- 
tention to  the  equipment  of  their  machines,  as 
they  realize  that  they  must  place  their  orders  for 
motors,  tone  arms  and  sound  boxes  with  reli- 
able manufacturers  who  can  stand  back  of  their 
product  with  iron-clad  guarantees." 

In  a  comparatively  short  while  Mr.  Markels 
has  succeeded  in  developing  a  country-wide  de- 
mand for  his  products,  particularly  the  Leonard 
Markels  motor.  A  considerable  portion  of  his 
success  may  be  attributed  to  the  fact  that  he 
combines  unlimited  technical  knowledge  with 
practical  business  ability,  and  his  plant  is  a  net 
work  of  system  and  methodical  perfection  which 
is  reflected  in  the  product  manufactured.  Mr. 
Markels  is  planning  to  visit  the  trade  at  fre- 
quent intervals  during  the  coming  year,  and 
judging  from  his  popularity  with  the  manufac- 
turers handling  his  products,  his  trips  will  be 
both  interesting  and  enjoyable.  He  is  a  lover 
of  good  music,  and  a  liberal  patronizer  of  arts 
and  music  in  different  spheres  of  local  activities. 


SECTIONAL  DISC  RECORD  CABINET 


Leonard  Markels 

business  for  all  talking  machine  manufacturers 
who  conduct  their  activities  along  sound,  legiti- 
mate lines.  The  newer  companies  who  have 
entered  the  field  the  past  few  years  have  not 
injured  the  business  in  any  way,  but  on  the  con- 
trary have  given  additional  publicity  to  the 
talking  machine  as  a  whole,  and  by  filling  the 
demand  which  was  far  beyond  the  capacity  of 
the  older  companies,  have  benefited  the  industry 
and  the  public. 

"The  talking  machine  industry  has  reached  a 
stage  where  it  can  be  compared  with  the  piano 
industry  in  that  it  is  permanent  and  is  not  by 
any  means  an  experiment  or  mushroom  propo- 
sition. The  public  is  appreciating  more  and 
more  the  musical  and  educational  value  of  the 
talking  machine,  and  this  appreciation  has  placed 
the  talking  machine  on  the  high  plane  it  justly 
deserves. 


JOE  SCHWARTZ  NAMED  ASST.  MAN. 

Appointed  to  Important  Post  With  I.  Davega, 
Inc.,  the  Local  Victor  Distributor 


I.  Davega,  Jr.,  Inc.,  125  West  125th  street, 
Victor  distributor,  has  appointed  Joe  Schwartz 
as  assistant  manager.  Mr.  Schwartz  has  been  in 
its  employ  for  fifteen  years  and  it  feels  that  his 
appointment  to  the  assistant  managership  will 
be  an  additional  help  to  the  Victor  dealer 
through  his  familiarity  with  the  disc  business. 
This  will  give  B.  R.  Forster,  manager,  more  time 
to  devote  to  the  individual  wants  of  the  dealers 
whom  they  supply. 


The  Melodious  Phonograph  Corp.  has  been 
incorporated  under  the  laws  of  Delaware  with 
a  capital  stock  of  $1,000,000,  to  manufacture 
talking  machines,  pianos,  organs,  etc.  The  in- 
corporators are  Herbert  E.  Latter,  Norman  P. 
Coffin  and  Clement  M.  Egner. 


There  Is  Always  One  Best 

It  is  easy  for  you  to  know  the  best 
reproducer  for  playing  EDISON 
Records  on  other  machines. 

Simply  send  for  a 

VICSONIA 

and  determine  for  yourself 


No  rattle  or  blast 


Pure,  sweet,  natural  tones 


Easily  and  quickly  attached 

We  will  send  one  N.  P.  VICSONIA  to  any  DEALER  in  the  U.  S.  or  Canada 
on  receipt  of  $3.50.     Mention  this  advertisement  and  state  make  of  machine. 

VICSONIA  MANUFACTURING  CO.,  Inc. 


313  East  134th  Street 


New  York,  N.  Y. 


Latest  Addition  to  the  Line  of  the  Globe-Wer- 
nicke  Co.,  Designed  for  Both  Wareroom  and 
Home  Use — Some  of  the  Features 


Cincinnati,  O.,  January  5. — The  Globe-Wer- 
nicke  Co.,  of  this  city,  manufacturer  of  the 
"Brown"  disc  record  cabinet  to  match  Vic- 
trolas  and  "Brown's"  flat  table  top  cabinets  to 
match  all  types  of  table  machines,  has  just 
added  to  its  line  the  "Globe-Wernicke"  sectional 
disc  record  cabinet,  which  embodies  many  dis- 
tinctive features. 

This  disc  record  section  is  not  only  intended 


Globe-Wernicke  Art  Mission  Style 

for  use  as  an  auxiliary  disc  record  cabinet  in  the 
home  where  there  are  more  records  than  the 
ordinary  cabinet  will  hold,  but  is  also  intended 
for  use  in  the  dealer's  warerooms.  It  permits 
quick  access  to  the  records,  and  can  be  utilized 
in  any  sized  store. 

Two  of  these  disc  record  sections  are  shown 
herewith,  one  being  a  standard  style  bookcase 
and  the  other  an  Art  Mission  style.  The  com- 
partments are  numbered  consecutively,  one  to 


Globe-Wernicke  Standard  Bookcase  Style 

ninety.  An  index  in  an  extra  compartment  to 
the  extreme  left  has  ninety  double  ruled  spaces 
numbered  one  to  ninety  to  accommodate  the 
names  of  the  ninety  double-faced  records.  Each 
record  is  given  a  number  and  placed  in  the 
compartment  having  the  same  number,  and  two 
sets  of  ninety  gummed  numbers  are  furnished 
with  each  index.  This  permits  a  double-faced 
record  to  bear  its  number  on  both  sides.  The 
Globe-Wernicke  sectional  disc  record  cabinet  is 
manufactured  in  several  styles,  all  of  which 
conform  to  the  high  standard  of  the  products 
turned  out  by  the  Globe-Wernicke  Co. 

The  Globe-Wernicke  Co.  is  prepared  to  con- 
duct an  aggressive  campaign  in  behalf  of  this 
latest  addition  to  its  extensive  line,  and  has  ar- 
ranged its  manufacturing  facilities  with  the  idea 
of  giving  the  dealers  throughout  the  country 
prompt  and  efficient  service. 


0PERAPH0NE  MANAGER  IN  CHICAGO 


The  Operaphone  Mfg.  Corp.,  New  York,  man- 
ufacturers of  the  Operaphone  records,  an- 
nounces that  David  W.  Harris  has  been  ap- 
pointed manager  of  the  Chicago  office  of  the 
company  at  116  South  Michigan  boulevard.  The 
demand  for  the  Operaphone  records  in  the  West 
is  steadily  on  the  increase  and  a  strong  cam- 
paign is  planned  for  that  section  of  the  country 
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NOTHING  BUT  GOOD  REPORTS  FROM  LOS  ANGELES  TRADE 


Shortage  of  Supplies  During  Holiday  Period  Increased  by  Freight  Delays— Andrews  Music 
Settled  in  New  Quarters— E.  R.  Johnson  Spending  Winter  at  Pasadena 


Co. 


Los  Angeles,  Cal.,  January  4. — The  New  Year 
has  arrived  and  the  Los  Angeles  talking  machine 
dealers  can  look  back  upon  the  most  prosper- 
ous holiday  business  in  the  history  of  this  city. 
The  weather  was  ideal  the  last  two  weeks  of 
December,  something  unusual  at  this  time  of  the 
year,  for  Southern  California.  Although  rather 
early  for  complete  returns  it  is  safe  to  say  that 
all  records  were  broken  this  year,  both  in  ma- 
chine sales  and  also  in  records. 

Of  course,  the  dealers  were  up  against  the 
same  old  proposition — scarcity  of  goods.  It 
seems  unfortunate  that  this  shortage  has  to 
come  every  year  in  spite  of  the  enlarging  of  all 
the  talking  machine  plants  every  year.  Inability 
to  get  what  they  want  only  seems  to  add  to  the 
desire  of  most  prospective  customers  and,  as 
usual,  a  great  many  machines  were  loaned  where 
the  desired  finish  could  not  be  supplied.  Sales 
for  December  totalled  over  $72,000.  One  sales- 
man sold  $27,218.08  worth  of  Victor  goods,  and 
another  man  $19,308.88  worth. 

It  seems  that  the  prosperity  wave  that  has 
been  sweeping  over  the  East  has  at  last  reached 
California  and  everyone  is  looking  for  1917  to 
be  a  banner  year. 

Barker  Bros,  had  the  largest  business  during 
December  of  any  month  since  they  started  in  the 
talking  machine  line.  Manager  Boothe  is  more 
than  pleased  at  the  fine  showing  made  by  the 
youngest  department  of  their  company. 

The  Musical  Record  Shop  has  moved  from  its 
old  location  at  Eighth  and  Broadway  to  514  So. 
Broadway.  This  move  brings  it  closer  to  the 
musical  center  of  Los  Angeles  where  Mr.  Allen, 
the  proprietor,  looks  to  increase  their  already 
thriving  business. 

The  Southern  California  Music  Co.  reports 
a  large  increase  in  their  business  over  former 
holiday  trade,  not  only  at  the  main  store  in  Los 


Angeles,  but  also  at  the  branches  in  San  Diego, 
Riverside  and  Pasadena,  where  they  have  made 
very  substantial  gains. 

The  Andrews  Music  Co.,  342  So.  Broadway,  is 
delighted  with  its  new  location  and  at  the  large 
increase  in  its  business  over  former  years.  E. 
L.  Andrews,  the  senior  member  of  the  firm,  who 
has  been  quite  ill  the  last  few  days,  is  now  on 
the  road  to  recovery. 

W.  G.  Garlan,  special  representative  of  the 
Victor  factory,  has  been  in  Los  Angeles  and 
vicinity  for  several  weeks  looking  over  trade 
conditions  here.  Mr.  Garland  is  very  much 
pleased  with  the  Victor  business  in  Southern 
California  and  has  made  many  friends  in  the 
trade  by  his  pleasant  manner  and  genial  smile. 

Philip  T.  Clay,  of  Sherman,  Clay  &  Co.,  San 
Francisco,  made  a  flying  trip  to  Los  Angeles  last 
week. 


The  Pathephone  Shop,  formerly  occupying 
space  with  the  United  Music  Co.,  at  621  South 
Hill  street,  as  a  talking  machine  branch  of 
Colyear's  Furniture  Store,  has  been  discon- 
tinued. The  stock  of  Pathephones  was  re- 
moved and  consolidated  with  this  department  of 
the  Colyear  Co.,  at  507  South  Main  street, 
where  the  agency  will  be  maintained. 

Eldridge  R.  Johnson,  president  of  the  Victor 
Talking  Machine  Co.,  Camden,  N.  J.,  is  spending 
his  second  winter  at  his  beautiful  Pasadena 
home. 

The  needle  shortage  is  getting  very  serious  in 
Los  Angeles  and  some  of  the  smaller  dealers 
are  entirely  out.  Just  what  is  the  reason  for 
this  is  hard  to  tell  but  if  something  is  not  done 
soon  to  relieve  the  situation  it  will  become  acute 
and  do  much  harm  to  the  trade. 

The  Wiley  B.  Allen  Co.  report  a  fine  Christ- 
mas business  in  both  Victor  and  Edison  Disc 
machines.  This  company  has  one  of  the  finest 
departments  on  the  Coast  and  were  able  to  ex- 
hibit the  different  models  to  the  best  advantage. 


TALKER  AS  SINGING  INSTRUCTOR 


Amelia  Stone  Declares  That  She  Gets  Excellent 
Results  Through  That  Medium 


Los  Angeles,  Cal.,  January  6. — Amelia  Stone, 
who  is  playing  at  the  Orpheum  this  week  uses 
the  talking  machine  as  a  singing  teacher.  She 
claims  that  she  can  get  grand  opera  example 
and  instructions  at  purely  canned  music  prices 
and  she  has  an  example  that,  she  says,  never 
varies,  is  always  good  tempered,  will  repeat  as 
many  times  as  she  desires  and  does  not  swear 
at  her  when  she  misses  a  top  note. 

Miss  Stone  first  adopted  this  idea  while  in 
Paris  before  the  war  broke  out.  She  thus  tells 
her  experience:  "I  was  over  there  taking  some 
special  lessons  and  my  teacher  went  away  with 
the  first  army  corps  and  never  came  back.  I 
couldn't  get  out  of  Paris  so  I  stayed,  as  I 


couldn't  give  up  my  music  though  my  teacher 
was  gone.  One  day  while  passing  a  music  shop 
I  heard  an  aria  that  I  had  been  practicing  on 
coming  forth  in  almost  human  tone.  I  stopped, 
looked  and  listened,  and  had  my  solution.  I 
bought  a  good  talking  machine  and  the  finest 
records  of  the  songs  which  I  wished  to  practice 
on  and  tried  it  out.  It  worked  very  well  and  so 
I  knew  I  had  solved  my  problem. 

But  I  had  to  go  further.  I  could  not  judge  of 
my  own  singing  and  had  no  one  to  tell  me  as  to 
its  quality  so  I  hit  on  the  plan  of  making  records 
of  my  own  rendition  and  then  playing  them  back 
on  the  talking  machine  and  comparing  them 
with  the  master  version  of  the  same  aria.  This 
has  solved  it  for  me  and  now  that  is  the  only 
way  I  learn  a  new  number,  I  first  sing  it  over 
myself  and  make  a  record  for  the  machine,  then 
alternate  my  record  with  the  master.  It  is  the 
finest  criticism  in  the  world. 


Standard 

in  the  Phonograph  World 

Acme  Die  Castings 

Aluminum  or 
White  Metal  Alloys 

TONE  ARMS,  SOUND  BOXES, 
ELBOWS,  TONE  ARM  AND 
SOUND  BOX  ATTACHMENTS, 
TONE-ARM  SUPPORTS  OR  BASES 

Your  first  order  will  convince  you  of  the  superi- 
ority of  Acme  Die  Castings  and  Acme  Service. 
One  is  as  important  as  the  other.   We  give  both. 


Acme  Dic-^^^^SrporalioTi 

Bush  TfermincJ^^S.  r^^l.  and  3d  Ave. 
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Paddack  Diaphragm 


"Better  Than  Mica 


99 


The  Paddack  Diaphragm  is  made  of  a  special  patented  composition 
that  does  its  work  better  than  mica,  lasts  longer  and  gives  a  better  tone. 

As  the  Paddack  Diaphragm  is  a  manufactured  product  it  never 
varies  but  is  uniform  under  all  conditions.  There  are  no  "seconds"  in 
Paddack  Diaphragm  shipments.    Every  diaphragm  is  perfect. 


PADDACK  DIAPHRAGM,  Inc 


Room 
•9  1411 


Write  for  Samples  and  Quotations 

30  Church  St.,  New  York 


PLENTY  OF  BUSINESS  FOR  ALL  LINES  IN  DETROIT 


Influx  of  Many  New  Machines  Does  Not  Hurt 
Clough  &  Warren  Co.  in  Handsome  New 


Sale  of  Standard  Makes — Some  Big  Advertising — 
Store — Association  to  Resume  Meetings 


Detroit,  Mich.,  January  8. — The  writer  recalls 
the  last  week  in  December  of  1915  when  .local 
talking  machine  dealers  and  jobbers  reported 
business  far  surpassing  expectations^  as  well  as 
the  figures  of  the  previous  year.  And  the  last 
week  in  December  of  1916  these  same  dealers 
and  jobbers  made  the  same  report  as  applied  to 
that  year.  The  talking  machine  industry  is  here 
to  stay  and  it  is  only  natural  that  each  year  the 
sales  should  increase.  Dealers  selling  the  stand- 
ard lines  rather  expected  this  year  to  have  their 
sales  lessened  considerably  owing  to  the  many 
new  lines  on  the  market,  but  they  were  gladly 
disappointed.  If  anything,  the  newer  lines  are 
helping  the  old  standard  lines.  For  instance,  .one 
dealer  says  he  took  in  no  less  than  a  dozen 
machines  of  the  newer  brands  the  week  preced- 
ing Christmas  for  trade  on  his  standard  line. 
Another  dealer  says  he  has  taken  in  a  $50  model 
of  one  of  the  new  machines  at  least  four  times, 
every  time  he  sells  it  the  customer  prefers  to 
have  it  traded  in  on  a  standard  machine,  which 
means  that  it  is  constantly  creating  new  busi- 
ness. The  record  business  in  December  was 
certainly  tremendous  and  dealers  had  their 
stocks  "shot  to  pieces."  New  goods  have  al- 
ready arrived  and  every  day  shows  improve- 
ment in  that  respect.  Freight  congestion  has 
raised  more  or  less  havoc  with  shipments  and 
has  seriously  injured  business  some  days  for 
dealers.  We  are  glad  to  report  that  1916  was  a 
big  year  for  Detroit  talking  machine  dealers, 
and  also  glad  to  report  that  dealers  are  very 
optimistic  about  the  business  outlook  for  1917. 

K.  Mills,  manager  of  the  local  Columbia 
Graphophone  branch,  reported:  "We  never  ex- 
perienced such  a  business  before.  Our  total  sales 
for  1916  were  just  100  per  cent,  greater  than 
during  1915.  We  were  able  to  take  good  care 
of  our  customers  during  December  because  we 
planned  ahead  both  in  machines  and  records. 
There  isn't  a  thing  we  could  kick  about — every- 
thing has  gone  along  much  better  than  we  had 
even  hoped  for,  and  we  are  all  pleased,  happy 
and  satisfied.  We  are  going  to  start  right  in 
with  a  vigorous  campaign  to  make  1917  even 
greater  for  business  than  any  past  year." 

R.  B.  Ailing,  manager  of  the  Phonograph  Co., 
modestly  admitted  that  1916  was  a  big  year  for 
Edison  phonographs  and  records.  This  firm  dur- 
ing 1916  opened  only  a  few  new  retail  accounts. 
At  Christmas  time  full-page  and  two-page  adver- 
tisements were  used  in  the  daily  newspapers 
propounding  the  good  features  about  the  New 
Edison,  so  that  the  five  local  dealers  received 
excellent  results.  The  five  Detroit  dealers  for 
New  Edisons  are  the  Edison  Shop,  Wallace 
Brown,  Frank  Bayley,  D.  K.  Smith  and  the  East 
Side  Diamond  Disc  Store.  We  have  seen  many 
full-page  talking  machine  advertisements  in  the 
newspapers  but  this  is  the  first  time  in  the  his- 
tory of  Detroit  the  industry  was  represented 
with  a  two-page  spread. 


Wallace  Brown,  31  East  Grand  River,  set  all 
Detroit  talking  with  his  big  advertisements  re- 
garding the  New  Edison.  He  didn't  stop  one 
minute  after  December  15  until  Christmas  Day. 
His  ads  were  original  and  different  than  the 
usual  run;  then  to  cap  the  climax,  one  day  he 
announced  "Snow  Bound  Service,"  offering  to 
send  a  taxicab  to  any  prospective  customer's 
home,  calling  for  and  taking  them  home.  Quite 
a  number  took  him  up  and  bought  machines  and 
records.  The  offer  was  made  just  after  a  big 
snow  storm.  But  the  novelty  of  the  offer  made 
people  talk  about  Wallace  Brown. 

During  the  month  of  December  Clough  & 
Warren  Co.  moved  their  retail  establishment 
from  the  University  Building  to  84  Broadway, 
where  they  have  a  very  handsome  store.  The 
first  floor  is  given  over  to  a  display  of  pianos, 
players,  organs  and  Manophone  talking  ma- 
chines, while  there'  IS'  a  mezzanine  in  the  rear 
for  the  general  offices,  collections,  etc.  Clough 
&  Warren  are  exclusive  local  distributors  for 
the  Manophone  talking  machine.  This  is  manu- 
factured by  the  recently  organized  Manophone 
Corp.,  capitalized  at  $500,000.  The  factory  and 
headquarters  are  now  located  at  the  Clough  & 
Warren  factory,  Adrian,  Mich.  James  Manoil 
and  Mr.  Warren,  Jr.,  are  the  principal  stock- 
holders of  this  new  corporation.  Machines  will 
be  made  up  to  $1,000,  so  it  is  reported. 

The  Sears,  Roebuck  Co.,  of  Chicago,  has  been 
using  large  newspaper  advertisements  to  adver- 
tise their  "Silvertone"  phonograph. 

Grinnell  Bros.,  and  through  their  twenty-four 
branch  stores,  did  an  enormous  Victor  and  Vic- 
trola  business.  Being  jobbers  in  Michigan  they 
got  the  business  coming  and  going.  Their  new 
ground  floor  store  at  243  Woodward  avenue,  ad- 
joining the  first  floor  of  the  piano  store,  gives 
them  many  additional  booths  for  demonstrating 
machines  and  records,  and  takes  considerable 
pressure  off  the  basement  department  which  has 
also  been  enlarged.  For  the  next  few  months 
Grinnell  Bros,  will  make  a  strong  feature  of 
weekly  recitals,  giving  them  on  Thursday  after- 
noons in  their  basement  store,  which  is  being 
so  arranged  that  the  booth  partitions  can  be 
thrown  open  to  make  a  large  room  accommo- 
dating about  500  persons.  A.  A.  Grinnell  and  C. 
H  Grinnell,  of  Grinnell  Bros.,  were  on  a  trip 
during  December  to  get  more  merchandise.  They 
start  the  new  year  with  larger  stocks  of  ma- 
chines and  records  than  ever  before,  and  during 
1917  this  concern  is  certain  to  make  a  strong 
drive  for  Michigan  business. 

"We  did  much  better  in  our  new  location  than 
we  thought  we  would  do,"  said  Max  Strasburg, 
of  74  Library  avenue.  "Early  in  the  fall  we  were 
a  little  skeptical  about  our  holiday  business, 
thinking  that  possibly  everybody  would  not  find 
us  in  our  new  store,  but  they  certainly  did  find 
us  judging  from  the  amount  of  our  sales,  which 
brought  1916  to  a  point  where  it  has  been  our 


best  year.  We  did  a  big  business  on  Victrolas 
and  Columbia  machines  and  records." 

The  Detroit  Talking  Machine  Association  will 
resume  its  regular  monthly  meetings  the  latter 
part  of  January.  The  association  has  a  number 
of  problems  to  take  up  during  the  year  and 
some  evils'  they  will  try  to  eliminate. 

The  Crowley,  Milner  Co.,  our  largest  popular- 
priced  department  store,  has  taken  on  the  ex- 
clusive downtown  agency  for  the  Brunswick 
phonograph.  They  also  handle  the  Victrola  and 
the  Fraad.  They  did  a  big  business  in  December. 

E.  K.  Andrew,  of  the  J.  L.  Hudson  Co.,  says 
he  is  well  satisfied  because  he  not  only  more 
than  get  his  quota  for  December  but  also  for 
the  entire  year,  adding  that  he  could  have  done 
considerably  more  if  he  had  had  the  merchan- 
dise. The  day  preceding  Christmas  he  was  prac- 
tically out  of  everything  between  $50  and  $200 
— people  were  actually  pleading  for  merchandise. 
Mr.  Andrew  planned  for  a  big  trade,  bought  ac- 
cordingly and  even  then  did  not  have  enough 
to  meet  demands. 

The  Brunswick  phonograph  is  now  being 
jobbed  through  the  local  Brunswick-Balke-Col- 
lender  Co.,  offices  on  East  Jefferson  avenue. 

The  W.  W.  Kimball  Co.,  in  its  new  store  at 
80  Broadway,  has  added  a  phonograph  depart- 
ment featuring  the  Pathe  machine  and  Pathe 
records. 


TAKES  POSITION  IN  SAN  FRANCISCO 


Minneapolis,  Minn.,  January  8. — D.  C.  Pres- 
ton, who  for  some  time  has  been  managef  of 
the  talking  machine  department  of  the  L.  S. 
Donaldson  Co.,  of  Minneapolis,  has  resigned  to 
take  a  position  with  the  Victor  distributing  de- 
partment of  Sherman,  Clay  &  Co.,  of  San  Fran- 
cisco. Mr.  Preston  has  already  taken  up  his 
new  work.  He  is  succeeded  at  Minneapolis  by 
James  Sandee,  formerly  assistant  to  L.  C.  Par- 
ker, of  Gimbel  Bros.,  of  Milwaukee. 


ENCOURAGE  AMERICAN  ARTISTS 

R.  D.  Wyckoff,  treasurer  and  general  manager 
of  the  Emerson  Phonograph  Co.,  New  York, 
was  the  guest  of  honor  recently  at  a  "surprise" 
luncheon  tendered  him  by  the  officials  of  the 
company.  Mr.  Wyckoff  was  pressed  on  all  sides 
to  tell  his  correct  age,  but  his  answer  "24"  was 
sufficiently  enlightening  to  draw  a  smile  from  a- 
group  of,  china  dolls,  which  occupied  the  center 
of  the  luncheon  table  in  the  guise  and  costume 
of  a  "Lilliputian  orchestra." 

The  only  serious  phase  of  the  luncheon  was 
an  announcement  by  Mr.  Wyckoff  that  the 
Emerson  Phonograph  Co.  will,  beginning  this 
month,  issue  records  monthly  by  one  American 
artist  whose  reputation  has  not  yet  been  made. 
Mr.  Wyckoff  briefly  pointed  out  the  injustice 
that  is  being  done  American  artists  who  are 
never  given  an  opportunity  to  reach  the  top  of 
the  ladder  of  success,  and  expressed  the  hope 
that  this  plan  would  work  out  to  the  benefit 
of  many  American  artists. 
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The  Volume  of  Your  Orders 
Made  Us  Install  This  System 


"Friction  Must  Be 
Eliminated" 

said  Mr.  Richard  D. 
Wyckoff,  General  Man- 
ager of  the  Emerson 
Phonograph  Company, 
Inc. 

Friction  means  wear, — it 
means  damage  and  loss. 

There  is  a  minimum  of 
friction  on  Emerson  Rec- 
ords,— the  scratching  has 
been  almost  entirely  re- 
moved. 

There  is  a  minimum  of 
friction  in  the  Emerson 
Organization,  — ■  up-to-date 
efficient  systems  are  rap- 
idly banishing  waste  of 
time  and  energy. 

This  system  of  handling 
orders  is  but  one  of  many 
which  all  tend  to  the  same 
end, 

Better  Service  for 
Emerson  Dealers 


BECAUSE  WE  ARE 
THE  THIRD  LARGEST 
MANUFACTURERS  of 
RECORDS  IN  THIS 
COUNTRY  we  employ 
this  labor-saving  and  time- 
saving  system  in  one  de- 
partment of  our  organiza- 
tion. 

No  ordinary  method  can 
cope  with  the  great  vol- 
ume of  orders  which  we 
are  receiving.  No  ordi- 
nary method  can  produce 
records  in  the  quantities 
in  which  we  are  called 
upon  to  produce  them, 
and  still  preserve  the 
same  qualities  which  have 
made  Emerson  Records 
so  popular,  and  which  are 
causing  an  ever  greater 
and  greater  demand  on 
the  part  of  the  buying 
public  for 

f  mereon  Records 

They  are  not  ordinary 
records.' 


Did  you  ever  stop  to  consider 

the  amount  of  detail  connected  with  the  proper  handling  of  a 
single  order  of  yours  ? 

Do  you  realize  that  the  problem  of  treating  this  mass  of  detail 
is  as  important,  and  requires  as  careful  study,  as  any  of  the  pro- 
blems of  recording,  manufacturing,  or  shipping  ? 

The  same  care,  thought,  time,  experience,  and 
ingenuity  were  applied  to  this  problem  of  hand- 
ling your  orders  with  greatest  despatch,  effici- 
ency and  economy,  as  have  been  and  always 
are  being  applied  to  turning  out 

Fmereon  Records 

Every  order  that  you  send  us  involves  seven  distinct  and  careful 
operations  in  our  Order  Department,  seven  copies  to  be  made 
and  distributed  for  as  many  different  uses. 


Think  what  those  seven  operations  mean  in  time  and  labor,  for 
one  order.  Then  multiply  it  by  the  thousands  of  orders  which 
pour  in  upon  us  during  every  working  day.  This  will  give  you 
some  conception  of  the  problem  which  just  one  of  our  depart- 
ments has  been  called  upon  to  solve,  because  you  kept  sending 
in  your  orders. 

And  here  is  how  we  solved  it  ? 

We  worked  out  a  method  whereby  all  of  these  seven  steps  were 
accomplished  at  one  operation.  To  do  this,  we  had  to  get 
a  special  equipment  of  machines.  We  had  to  get  specially 
printed  forms,  in  continuous  sheets  more  than  four  feet  wide,  and 
more  than  fourteen  hundred  feet  long.  And  we  had  to  get 
specially  trained  operators. 

The  picture  above  shows  two  of  our  machines  in  operation. 

All  our  problems  are  handled  in  the  same  way — the  Emerson 
way.  That's  one  reason  why  Fmereon  Record?  are  so  popular, 
— why  they  are  continually  becoming  more  popular. 


Fmereon  Record? 


DOUBLE 


25c 


DISC 


Attach  this  Coupon  to  your  letterhead  and  mail  it  to  us  NOW 

Emereon  Phonoffiaph  Company^ 

Dept.  H— 3  West  35th  Street, 


NEW  YORK 


BRANCH  OFFICES: 


Boston.  453  Washington  Street 
Chicago,  7  E.  Jackson  Blvd. 


Philadelphia.  Widener  Building 
San  Francisco.  681  Market  St. 


["  Emereon  Phonoftaph  Company^ 

|    DEPT.  H,  3  WEST  35th  ST.  NEW  YORK 

I  Gentlemen: 

*  Kindly  send  me  at  once  complete  list  of  new  Emerson 

Hits  and  full  details  of  your  proposition. 

|  Name  

j  City  

||  Stale     
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This  is  a  harvest  time  for  foreign  record  business. 
Our  International  Record  Department  issues  records 
in  37  different  languages,  and  thousands  of  Columbia 
dealers  in  this  country  are  making  good,  regular 
money  on  these  records. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


VALUABLE  HINTS  ON  HOW  TO  COMPILE  A  MAILING  LIST 

One  of  the  Interesting  Features  of  the  New  York-Chicago  Talking  Machine  Co.'s  New  Publication, 
"Merchandising  Helps  for  Victor  Dealers" — Suggestions  Based  on  Experience 

One 


of  the  most  valuable  and  interesting 
articles  in  the  new  publication,  "Merchandising 
Helps  for  Victor  Dealers,"  compiled  and  issued 
recently  by  the  New  York-Chicago  Talking  Ma- 
chine Co.,  Victor  distributor,  is  the  article  en- 
titled, "How  to  Compile  a  Mailing  List,"  which 
is  reproduced  herewith.  This  article  is  well 
worth  the  attention  of  Victor  dealers  through- 
out the  country,  as  it  embodies  practical  ideas 
which  have  been  developed  under  actual  condi- 
tions.    It  reads: 

"The  livest  prospect  is  the  person  who  comes 
to  your  store  in  response  to  a  definite  invita- 
tion. Such  a  person  is  already  half  sold.  Let 
it  be  your  endeavor  to  bring  a  number  of  such 
persons  to  your  store  every  day,  and  in  order 
to  do  this  mail  letters  or  circulars  at  least 
twice  a  month  to  a  select  list  of  names. 

"The  city  directory  will  give  you,  of  course, 
the  names  and  addresses  of  all  the  people  in 
your  city,  but  you  can't  afford  to  circularize 
everybody.  There  will  be  a  great  many  people 
in  every  community  who  are  not  good  prospects, 
not  good  enough  at  any  rate  to  justify  you  in 
spending  postage  on  them  month  after  month. 
Families  with  just  enough  income  to  make  both 
ends  meet  purchase  only  the  necessities  of  life, 
and  while  they  are  good  prospects  for  the 
butcher,  the  baker  and  the  grocer,  they  are  not 
good  prospects  for  you. 

"For  the  Victor  dealer  the  telephone  directory 
furnishes  better  material  for  a  mailing  list  than 
the  city  directory.  Homes  that  can  afford  a 
telephone  can  afford  a  Victor.  But  even  the 
telephone  directory  (after  you  have  eliminated 
business  phones)  will  contain  the  names  of  more 
families  having  residence  phones  than  you  will 
wish  to  put  on  your  regular  mailing  list.  How 
are  you  going  to  decide  what  names  to  retain 
and  what  names  to  eliminate? 

"One  of  the  surest  indications  of  the  financial 
standing  of  a  family  is  the  rent  it  pays  or  (if  it 
lives  in  a  house  of  its  own)  the  neighborhood 


HAYNE'OLA 

The  Instrument  of  Quality 


Plays  all  Disc  Records 
made,  without  changing 
parts. 

We  have  the  right  In- 
strument and  the  right 
discount  for  the  dealer. 

Can  satisfy  the  most 
conservative.  It  will  pay 
you  Mr.  Dealer  to  write  us. 

Hayne'ola  Phonograph  Corporation 

Ottawa  Illinois 


in  which  its  house  is  located.  With  a  map  of 
your  city  before  you  you  can,  of  your  own 
knowledge,  cross  off  block  after  block,  eliminat- 
ing from  further  consideration  those  neighbor- 
hoods in  which  rentals  are  very  low  and  the  in- 
habitants, therefore,  too  poor  to  purchase  Vic-' 
trolas  and  Victor  records.  In  the  same  way 
you  can  indicate  on  the  map  the  sections  of  the 
city  in  which  the  wealthy  people  and  people  of 
moderate  means  live. 

"Just  before  local  elections  you  have  a  good 
opportunity  to  secure  a  list  of  the  inhabitants 
of  your  city  arranged  by  wards  and  precincts, 
instead  of  alphabetically  as  in  the  city  and  tele- 
phone directories.  This  is  a  list  of  voters 
printed  for  use  at  the  polls.  By  inquiring  at 
the  City  Hall  you  can  learn  the  name  of  the 
local  printer  who  furnishes  the  list  of  voters 
and  can  purchase  from  him  the  complete  poll 
list,  or  such  portions  of  it  as  cover  the  sections 
of  the  city  in  which  you  are  interested. 

"A  list  of  inhabitants  arranged  by  wards  and 
precincts  will  prove  very  useful  to  you  since 
it  enables  you  to  test  out  one  neighborhood 
after  another  by  sending  printed  matter  and 
letters  to  say  100  families  in  one  precinct  and 
to  100  families  in  a  neighboring  precinct  and 
then  comparing  the  results  you  receive  from 
each  batch  of  letters.  In  this  way  you  will  be 
able  in  a  short  time  to  get  a  pretty  good  line 
on  the  neighborhoods  that  it  will  pay  you  to 
work  hard  and  those  on  which  it  will  not  be 
profitable  to  spend  much  effort. 

"To  aid  you  in  compiling  a  really  valuable 
mailing  list  there  is  other  information,  easily 
obtained,  that  will  be  useful.  The  fact  that  a 
family  has  a  residence  telephone  is  one  indi- 
cation that  it  is  in  comfortable  circumstances. 
The  fact  that  it  lives  in  a  quarter  of  the  city 
where  rents,  or  property  values,  are  somewhat 
higher  than  the  average  is  another  indication. 
If  some  member  of  the  family  owns  an  auto- 
mobile this  is  still  another  indication,  and  a 
complete  list  of  automobile  owners  can  usually 
be  found  either  at  the  City  Hall  or  at  Police 
Headquarters.  Members  of  families  that  en- 
joy fairly  good  incomes  are  very  apt  to  become 
members  of  one  or  two  clubs,  so  in  addition 
to  the  information  indicated  above  you  will,  want 
to  secure  complete  membership  lists  of  your 
local  clubs — golf  club,  yacht  club,  athletic  club, 
and  so  on,  not  forgetting  the  Chamber  of  Com- 
merce, Merchant  and  Manufacturers'  Associa- 
tion, or  whatever  happens  to  be  the  name  of 
the  local  association  of  business  men. 

"In  compiling  a  mailing  list  bear  in  mind  that 
people  in  receipt  of  a  regular  salary  are  better 
prospects  than  those  who  work  for  wages.  City 
officials,  school  teachers,  policemen,  post-office 
employes,  and  people  occupying  clerical  posi- 
tions in  offices  and  factories  can  usually  count 
on  steady  employment  the  year  round  and,  al- 
though in  some  cases  their  incomes  may  not 
be  large,  the  fact  that  they  receive  a  fixed  sum 
weekly  or  monthly  enables  them  to  assume  obli- 


gations that  they  can  meet  by  weekly  or  month- 
ly payments.  The  income  of  the  wage  worker, 
on  the  other  hand,  is  always  an  unknown  quan- 
tity, for  his  employment  depends  upon  the  con- 
dition of  his  trade. 

"To  the  Victor  dealer  who  has  not  paid  much 
attention  to  the  subject  of  mailing  lists  it  may 
seem  we  have  here  devoted  an  undue  amount 
of  space  to  this  subject  and  the  trouble  of  com- 
piling one  may  even  tend  to  deter  him  from  at- 
tempting it.  But  the  truth  of  the  matter  is  that 
the  success  of  your  business  depends  very  large- 
ly upon  your  knowledge  of  who  ought  to  buy 
Victors  and  upon  the  persistence  with  which 
you  circularize  this  list  of  people.  Every  name 
that  ought  not  to  be  on  your  list  means  a  waste 
of  money  for  printed  matter  and  postage,  and 
every  name  that  ought  to  be  on  your  list,  and 
isn't,  may  mean  a  sale  lost.  So  don't  begrudge 
the  time  you  spend  in  making  your  mailing 
list  as  nearly  perfect  and  complete  as  possible. 

"You  don't  have  to  complete  your  mailing 
list  all  at  once — build  it  up  gradually.  When- 
ever in  reading  the  daily  paper  you  run  across 
the  name  of  some  person  who  is  prominent  in 
business  or  social  circles  make  a  note  of  it  and 
get  it  on  your  list.  Whenever  a  person  drops 
in  at  your  store  and  leaves  without  buying,  say 
before  he'  goes:  'We  expect  to  have  a  new 
booklet  about  the  Victor  in  a  week  or  two — I'd 
like  to  send  you  a  copy  of  it,'  and  have  paper 
and  pencil  handy  to  jot  down  the  name  and 
address. 

"The  prospects  on  a  mailing  list  are  like  fruit 
on  a  tree,  some  of  it  is  ripening  all  the  time, 
and  you  can  gather  the  ripe  fruit  by  shaking 
the  tree  every  little  while.  But  be  sure  the 
trees  you  shake  are  fruit-bearing  trees.  Let 
your  mailing  list  be  an  orchard,  not  a  forest. 
Compile  it  carefully,  revise  it  constantly,  cir- 
cularize it  frequently,  and  it  will  prove  itself 
to  be  one  of  your  best  business  getters. 

"A  man  or  woman  who  has  once  shown  in- 
terest in  a  Victrola  is  always  a  possible  cus- 
tomer— never  take  their  name  off  your  mailing 
list  until  they  die  or  move  out  of  your  terri- 
tory. There  are  so  many  demands  on  the  fam- 
ily purse  that  have  to  be  met  from  month  to 
month  that  it  sometimes  takes  a  family  a  long 
while  to  get  to  the  buying  point,  but  all  the 
time  the  desire  to  possess  a  Victrola  is  working 
in  your  favor,  and  it  is  your  business  to  keep 
this  desire  alive  so  that  the  longing  for  a  Vic- 
trola may  not  be  changed  into  a  longing  for 
something  else." 


TO  OPEN  FINE  STORE  IN  OMAHA 


Omaha,  Neb.,  January  5. — The  Nebraska  Tire 
&•  Sporting  Goods  Co.  is  to  open  a  handsome 
new  shop  at  1915'  Farnam  street.  Fixtures  are 
being  arranged  for  and  by  February  1  the  store 
will  be  opened  to  the  public.  Willis  E.  Gray  is 
president,  R.  W.  Parker,  treasurer,  and  R.  W. 
Morrison,  who  is  general  manager,  will  be  in 
charge  of  the  store,  where  talking  machines  will 
be  among  the  lines  handled,  although  the  line 
to  be  featured  in  the  new  store  has  not  been 
announced. 
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JANUARY 


As  the  month  of  resolutions — plans — policy  formations — the  time  for  serious  reasoning  of  the  trend  and  its  relation  to  your  own  par- 
ticular interests,  should  awaken  to  manufacturers,  dealers  and  jobbers  alike  the  realization  of  his  own  responsibility  and  obligation  to 
the  progress  and  continued  recognition  of  the  phonograph  in  the  highest  social  and  musical  relationship  of  the  people. 


And  that  the  trend  is  and  must  be  ever  upward — higher  quality — is  unquestioned,  and  must  be  respected  and  reflected  in  your  product 
and  your  policy  regardless  of  smaller  and  temporary  gain. 


The  day  is  dawning,  yes  is  already  here,  when  we  no  longer  hear  the  phonograph  referred  to  by  people  of  culture  and  refinement  as 
being  "canned  music."  It  is  no  longer  the  cheap  machine  with  the  cheap  accessories — we  have  instruments  to-day  selling  for  over 
$1,000.00  dispensed  and  demonstrated  through  handsomely  appointed  music  salons. 


THE  VALLORBES  JEWEL  COMPANY 

As  the  originators  of  the  Diamond  Point  in  1908  were  the  pioneer  manufacturers  and  to-day  are  the  largest  manufacturers  of  Diamond 
and  Sapphire  Points  of  quality  and  have  always  refused  to  sacrifice  quality  to  meet  a  price. 


Years  of  intimate  relationship  with  the  phonograph  industry  as  practically  the  only  manufacturers  of  the  delicate  recording  jewels 
required  in  master  recording  in  the  laboratories,  has  endowed  them  with  a  superior  working  knowledge  that  reflects  itself  in  the 
quality  of  their  Diamond  and  Sapphire  Points. 

In  their  two  Lancaster  factories  are  housed  a  force  of  foreign  and  American  workmen  who  are  highly  skilled  and  who  have  had 
years  of  experience  in  making  the  more  difficult  watch  jewels  and  who  can  really  be  called  artist  workmen. 

"Vallorbes"  Diamond  and  Sapphire  Points  are  individually  tested  and  inspected. 


If  you  are  a  manufacturer  of  phonographs,  your  chief  interest  lies  in  the  salability  of  your  instruments  by  your  dealers,  not  simply  the 
initial  dealers  you  add  and  the  first  sales  and  if  you  are  not  a  national  advertiser,  to  assist  your  dealer  you  must  go  to  greater  length 
in  so  equipping  your  instrument  with  quality  accessories  that  your  dealer  can  point  to  in  his  selling  arguments  and  especially  if  you 
claim  your  instrument  to  play  all  makes  of  records.  It  must  be  equipped  originally  as  your  dealer  receives  it  with  the  same  kind  of 
jewel  points  and  steel  needles  as  the  manufacturer  of  the  record  himself  uses  to  play  his  own  records,  any  substitute  whatever,  cheap- 
ens your  instrument,  and  your  policy  and  reduces  your  sales  and  you  lose  indirectly,  in  favor  to  your  more  worthy  competitor. 
For  1917  associate  yourself  with  an  idea — a  foundation  for  permanence — quality  always — quality  at  quality  price  in  your  product  from 
"A  to  Z"  and  that  must  include  "VALLORBES"  Guaranteed  Diamond  and  Sapphire  Points. 
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Tnis  Envelope  Contains  One 


In  Gold  Plated  Holder  for  use  Only  in 
playing  Edison  Diamond  Disc  Records 
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CABLE  ADDRESS 
"VALLORBES" 
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Lancaster.  Pa.  u.s.a. 


This  Envelope  Contains  One 


For  use  Only  in  Playing 
Pathe  and  Rex  Records 


"VALLORBES"   DIAMOND  POINTS  are  neatly 
packed  in  individual  brass  boxes  and  envelopes  as 
shown  above 


"VALLORBES"  SAPPHIRE  BALL  POINTS  are 
neatly   packed  in  individual  brass    boxes  and 
envelopes  as  shown  above 
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ENTERS  THE  FIELD  IN  TAMPA,  FLA.     HARD  TO  SELECT  RECORD  ARTISTS        EXECUTIVE  COMMITTEE  MEETS 


T.  R.  Stewart  Establishes  the  Sing  Sing  Talking 
Machine  Co.,  Handling  Columbia  and  Victor 
Lines — What  Other  Houses  Are  Doing 


Tampa,  Fla.,  January  6. — Thomas  R.  Stewart, 
formerly  wholesale  representative  of  the  Tampa 
Hardware  Co.'s  talking  machine  department,  has 
entered  the  retail  talking  machine  field  on  his  own 
account  in  this  city,  and  is  at  present  occupying 
temporary  quarters  until  the  interior  decoration 
and  arrangement  of  his  permanent  store  can  be 
completed. 

Mr.  Stewart  has  given  his  store  the  unique 
name  of  the  Sing  Sing  Talking  Machine  Co., 
and  carries  a  complete  line  of  both  Columbia 
and  Victor  machines  and  records,  and  states  that 
business  has  started  off  in  excellent'shape. 

Hodge  &  Sherman,  furniture  dealers,  who  also 
are  aggressive  Columbia  dealers,  have  just  closed 
one  of  the  largest  years  since  they  have  been 
handling  that  line,  and  expect  1917  to  eclipse 
everything. 

The  Turner  Music  Co.,  Victor  dealers,  have 
recently  added  the  Edison  line,  and  have  met 
with  tremendous  success.  Mr.  Turner  has  been 
greatly  handicapped  by  his  inability  to  get 
goods,  particularly  in  the  larger  types. 

The  S.  P.  Steed  Furniture  Co.,  of  Ybor  City, 
a  suburb  of  Tampa,  has  been  enjoying  an  ex- 
cellent business  with  the  Columbia  Grafonola. 
Mr.  'Steed  is  very  enthusiastic  about  the  new 
artists  that  have  recently  been  added  to  the  Co- 
lumbia lists.  He  states  the  sale  of  Lazaro  and 
Barrientos  records  have  far  surpassed  all  his 
expectations. 

Summing  up  the  business  conditions  of  Tampa 
and  vicinity,  1917  seems  to  bid  fair  for  an  ex- 
ceedingly prosperous  year.  The  merchants  all 
complain  of  shortage  of  both  machines  and  rec- 
ords, although  they  state  the  records  have 
proved  an  immense  outlet  because  of  their  fore- 
sight in  stocking  up  previous  to  the  usual  Christ- 
mas rush. 


INSTALL  SERVICE  DEPARTMENT 

Memphis,  Tenn..  January  8. — The  Armstrong 
Furniture  Co.,  Pathe  distributor,  has  made  plans 
to  give  the  Pathe  dealers  in  the  South  a  de- 
gree of  service  and  co-operation,  which  will 
insure  their  prosperity  during  1917.  Complete 
stocks  of  Pathephones  and  Pathe  discs  will  be 
carried  on  hand  at  all  times,  and  a  service  de- 
partment will  be  "on  the  job"  continuously  to 
help  the  Pathe  dealer  increase  his  sales  and 
profits. 


INCORPORATED 


The  Binghamton  Sonora  Phonograph  Co., 
Inc.,  Binghamton,  N.  Y.,  has  been  incorporated 
with  a  capital  stock  of  $5,000  to  deal  in  phono- 
graphs, musical  instruments,  etc.  The  incor- 
porators are  C.  G.  Smythe,  well  known  in  music 
trade  circles  in  Binghamton;  F.  Middlebrook  and 
A.  Ruegg. 


A  personally  selected  list  of  records  which  you  should  have  In 
your  home.  Kindly  mark  any  you  would  like  to  hear,  and  It  will  be 
a  pleasure  for  us  to  play  them  for  you.  ___ 
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Almost  Perfect  Performance  of  Artist  Fre- 
quently Spoiled  by  Some  Small  Fault  That, 
Practically  Unnoticed  on  the  Concert  Stage, 
Bars  the  Artist  From  Making  Good  Records 


Although  there  are  a  growing  number  of 
artists  both  willing  and  anxious  to  make  talk- 
ing machine  records,  the  scouts  for  the  record- 
ing laboratories  frequently  "have  some  difficulty 
in  securing  just  the  sort  of  artist  they  want  for 
certain  work.  They  hear  an  artist  who  appears 
to  be  just  right,  and  suddenly  he  or  she  dis- 
plays some  little  trick  or  trait  that  serves  to 
ruin  their  performance  so  far  as  making  rec- 
ords is  concerned,  and  where  there  is  no  per- 
sonality to  cover  blemishes. 

A  short  time  ago  one  of  the  recording  ex- 
perts for  a  large  company  was  studying  the  vio- 
linist with  an  orchestra  playing  at  a  banquet, 
and  to  the  ordinary  ear  playing  remarkably  well. 
"There  is  a  man  who  would  make  an  excellent 
recording  artist,"  declared  the  talking  machine 
man,  "if  it  were  not  for  an  annoying  little  trick 
he  has  developed  in  his  bowing.  In  other  words, 
he  has  grown  careless.  He  has  the  ability  and 
the  technique,  but  has  reached  the  point  where 
he  plays  by  the  hour  practically  automatically 
instead  of  for  accuracy  and  effect.  I  have  looked 
for  months  to  pick  up  an  American  violinist  to 
add  to  our  list  of  artists,  but  up  to  this  time  the 
search  has  been  in  vain.  Just  when  I  think  I 
have  found  the  proper  violinist,  some  little 
factor  develops  that  absolutely  spoils  the  record. 
Just  like  this  man  here  they  do  not  wait  to  per- 
fect their  art  before  commercializing  it. 

"It  takes  on  the  average  of  eight  years  of 
solid  study  to  de-velop  an  accomplished  violinist 
and  that  seems  too  long  for  the  average  Ameri- 
can student.  In  three  or  four  years  they  secure 
a  sufficient  smattering  of  the  art  to  rank  as  good 
violin  players  and  then  drop  their  studies  to 
go  to  work.  In  my  mind  the  talking  machine 
through  its  cold,  unsympathetic  reproduction 
will  prove  a  powerful  factor  in  developing  the 
finished  art  of  the  musician.  The  unfinished 
artist,  though  he  can  perform  satisfactorily  so 
far  as  the  average  ear  is  concerned,  learns  that 
he  still  possesses  the  numerous  faults  that  only 
long  study  can  eradicate.  He  will  realize  that 
by  stopping "  his  studies  when  he  did  he  has 
become  a  violin  player  instead  of  an  artist. 

"Little  faults  that  go  unnoticed  when  there 
is  a  personal  touch  show  up  mighty  big  on  a 
record.  That's  why  in  considering  an  artist 
for  recording  purposes  we  must  first  be  sure 
that  his  faults  are  minimum,  and  then  test  him 
out  to  see  if  his  general  playing  is  good  enough 
for  records.  Inasmuch  as  it  costs  about  $100  to 
make  a  test  record,  including  the  services  of  the 
orchestra  and  the  other  details  we  must  elim- 
inate the  uncertain  qualities  as  carefully  as  pos- 
sible. Many  an  artist  does  not  know  how  close 
he  came  to  being  grabbed  by  a  talking  machine 
company  befoce  some  little  nasty  trick  in  bow- 
ing or  some  other  small  factor  served  to  cross 
him  off  the  list  of  those  to  be  considered." 


Governing  Body  of  Jobbers'  Association  Holds 
Regular  Mid-Winter  Session  in  Washington, 
D.  C.  on  January  7 — Visit  Victor  Factory  and 
Confer  with  Officials  on  Following  Day 


Washington,  D.-  C,  January  8. — The  Executive 
Committee  of  the  National  Association  of  Talk- 
ing Machine  Jobbers  held  a  most  successful 
meeting  at  the  Hotel  Raleigh  this  city  yester- 
day, this  being  the  regular  mid-winter  session 
of  the  body.  The  meeting  was  especially  inter- 
esting in  that  it  followed  immediately  after  the 
two-day  hearing  on  the  Stephens  bill  when  the 
opponents  of  the  measure  presented  their  argu- 
ments. Several  of  the  jobbers  arrived  in  Wash- 
ington in  time  to  attend  the  hearing,  among 
these  being  E.  C.  Rauth,  president  of  the  associ- 
ation. 

The  matters  handled  at  the  meeting  were  of  a 
routine  character  and  consisted  chiefly  of  a  dis- 
cussion of  questions  which  it  was  desired  to 
take  up  with  the  factory.  Although  no  definite 
offer  was  made  it  is  admitted  that  there  are  some 
big  things  under  way  for  the  trade  as  a  whole, 
which  will  be  brought  about  largely  through  the 
co-operation  of  the  jobbers  and  factory  officials. 

Immediately  after  the  meeting  at  the  Raleigh 
the  jobbers  left  for  Philadelphia  in  order  to 
reach  the  Victor  factory  early  Monday  morning, 
for  a  conference  with  the  company's  officers. 

Those  present  included  E.  C.  Rauth,  Koerber- 
Brenner  Co.,  St.  Louis,  president;  L.  C.  Wiswell, 
Lyon  &  Healy,  Chicago,  secretary;  A.  C.  Mc- 
Carthy, Sherman,  Clay  &  Co.,  San  Francisco; 
Geo.  E.  Mickel,  Nebraska  Cycle  Co.,  Omaha,  and 
J.  C.  Roush,  Standard  Talking  Machine  Co., 
Pittsburgh,  of  the  Executive  Committee  proper, 
and  the  following  from  the  membership  at  large: 
J.  N.  Blackman,  Blackman  Talking  Machine  Co., 
New  York;  R.  H.  Morris,  American  Talking  Ma- 
chine Co.,  Brooklyn,  N.  Y.;  Chas.  F.  Bruno,  C. 
Bruno  &  Sons,  New  York;  L.  J.  Gerson,  John 
Wanamaker,  New  York;  C.  N.  Andrews,  of  W. 
H.  Andrews,  Buffalo,  N.  Y.;  Mr.  Putnam,  of 
Putnam-Page  Co.,  Inc.,  Peoria,  111.;  Carl  Droop, 
of  E.  F.  Droop  &  Sons  Co.,  Washington;  French 
Nestor,  Cohen  &  Hughes,  Baltimore,  Md.;  A.  A. 
Trostler,  Schmelzer  Arms  Co.,  Kansas  City;  W. 
Sulzman,  A.  Hospe  Co.,  Omaha;  B.  J.  Pearce,  J. 
W.  Jenkins  Sons  Co.,  Kansas  City;  F.  W. 
Buescher,  W.  H.  Buescher  &  Sons  Co.,  Cleve- 
land, O.;  W.  A.  Eisenbrandt,  Eisenbrandt  Sons, 
Baltimore;  Rudolph  Wurlitzer,  the  R.  Wurlitzer 
Co.,  Cincinnati,  and  others.  W.  H.  Reynalds, 
treasurer  of  the  association  and  H.  A.  Winkel- 
man,  vice-president,  and  Louis  Buehn,  met  the 
jobbers  in  Philadelphia  on  Monday;  a  mixup  of 
dates  resulted  in  those  three  gentlemen  missing 
the  meeting  in  this  city. 


The  Goldentone  Needle  Co.  has  been  formed 
to  market  the  Goldentone  needle,  a  needle  which 
it  is  claimed  will  last  a  lifetime.  Through  an 
error  at  Albany,  the  name  in  the  incorporation 
notice  was  given  out  as  the  "Goldenstone"  in- 
stead of  the  "Goldentone." 


CROFT 


Record  Delivery  Envelopes     Long  Cabinets 
Record  Stock  Envelopes        Bagshaw  Needles 
Perfection  Record  Holders     Peerless  Locking  Plates 
Catalog  Supplement  Envelopes 

Samples  and  prices  on  application 

CLEMENT  BEECR0FT,  309  W.  Susquehanna  Ave.,  PHILADELPHIA 
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UNICO 


SYSTEM 


OF 


Demonstrating 

Rooms  mMnam—mmMm 

(Patented  as  to  design  and  construction.) 


Record  Record 
Racks  Counters 


Used  and  Endorsed  by  the  Leading 
TALKING  MACHINE  TRADE  FROM  COAST  TO  COAST 


i 


I 
I 
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The  Unico  System 

will  be 

Your  Ultimate  Selection 

Why  Not  Now  ? 


Unico  Service  Means 

Higher  Quality 

Moderate  Cost 

Quicker  Delivery 

Superior  Finish 

Installation  without  Confusion 

Sound  Insulation 

Patented  Sectional  Units 
of 

Elastic,  Adjustable  Construction 
and 

A  Planning  Service  Which  Has 
Increased  Sales  and  Profits 
for  Hundreds 


iin 
:::: 

i 

Cohen  &  Hughes,  Inc.         A  15-ROOM  UNICO  DEPARTMENT  IN  THE  STYLE  ADAM         Washington,",  D.  c 

Any  Requirement  from  a  Single  Room  or  Record  Rack  to  a  complete  Department  is  covered 
with  greater  Economy,  Efficiency  and  Satisfaction  through 

THE  UNICO  SYSTEM 

Send  rough  draft  for  your  space — We  will  promptly  solve  your  problem. 

THE  UNIT  CONSTRUCTION  COMPANY 

Literature  Upon  Request      121-131  S.  THIRTY-FIRST  ST.,  PHILADELPHIA,  U.  S.  A.  Write  To-day 
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FOREIGN  RECORD  BUSINESS  GROWS 

Great  Progress  Made  by  That  Department  of 
Columbia  Graphophone  Co.  During  the  Past 
Year  Under  Direction  of  Anton  Heindl — Fine 
Catalogs  of  Foreign  Records  Issued 


Under  the  direction  of  Anton  Heindl,  the  in- 
ternational record  department  of  the  Columbia 
Graphophone  Co.,  New  York,  has  made  remark- 
able strides  the  past  year.  This  department  has 
just  issued  a  series  of  fifteen  different  catalogs, 
featuring  the  records  that  it  has  produced  in 
twenty-seven  languages.  These  catalogs  are 
both  artistic  and  practical,  the  cover  designs  be- 
ing distinctive,  and  the  contents  being  arranged 
to  make  for  maximum  convenience  in  handling. 
Mr.  Heindl  is  thoroughly  conversant  with  the 
requirements  of  the  great  majority  of  the  foreign 
record  buying  public,  and  it  is  this  knowledge 
which  has  enabled  him  to  produce  records  that 
meet  with  a  ready  sale  in  the  hands  of  Colum- 
bia dealers.  He  is  an  enthusiastic  believer  in 
the  future  of  the  foreign  record  buisness,  basing 
his  belief  on  the  fact  that  the  Columbia  inter- 
national record  department  has  attained  unusual 
success  the  past  year  or  two. 

The  export  department  of  the  Columbia 
Graphophone  Co.,  New  York,  has  just  issued  its 
regular  catalog  of  Columbia  double  disc  records, 
intended  for  the  use  of  the  company's  export 
trade.  This  year's  publication  contains  354 
pages,  and  is  thoroughly  representative  of  the 
success  which  the  Columbia  Co.  has  achieved  in 
the  export  field. 

The  book  contains  a  number  of  new  ideas  in 
listing  and  classification  which  add  materially 
to  its  efficiency  and  practicability.  Every  assist- 
ance is  given  the  purchaser  in  looking  for  a 
particular  record  under  the  title  of  the  record, 
the  artist  who  made  it,  or  the  class  of  music 
under  which  it  belongs.  Typographically  the 
new  catalog  is  deserving  of  special  praise,  as 
it  is  one  of  the  most  attractive  publications  that 
the  Columbia  Co.  has  yet  issued,  and  is  typical 
of  the  present-day  quality  of  all  Columbia  pub- 
licity. 

The  Columbia  Co.  used  on  the  back  cover  of 
this  week's  Saturday  Evening  Post  an  attractive 
page  in  colors  presenting  the  Columbia  records 
made  by  Maria  Barrientos,  one  of  the  world's 
leading  sopranos,  and  an  exclusive  Columbia 
artist.  The  campaign  featuring  the  Barrientos 
records  is  considered  as  one  of  the  most  gigantic 
publicity  campaigns  ever  sponsored  in  behalf 
of  one  artist. 


THE  QUESTION  OF  PROPER  NEEDLES 

Understanding  of  Needle  Qualities  by  Dealers 
and  Salesmen  Will  Aid  Materially  in  Giving 
Satisfactory  Demonstrations 


Dealers  sometimes  fail  to  make  the  best  of  a 
record  in  demonstration  by  forgetting  that  there 
is  more  than  one  kind  of  a  Victor  needle,  says 
the  Voice  of  the  Victor.  Full  tone,  half  tone  and 
Tungs-tone  needles  are  not  made  merely  to  give 
extra  work  to  Victor  workers.  They  serve  a 
definite  musical  purpose  in  supplying  three  dif- 
ferent ways  in  which  a  single  record  may  be 
played.  The  use  of  an  appropriate  needle  may  be 
an  important  factor  in  bringing  a  customer  to  a 
decision.  Certain  records  are  much  improved 
when  played  with  a  half  tone  needle;  others 
with  a  full  tone,  and  so  on.  Apart  from  this,  a 
customer  with  a  keen  ear  for  music  may  find 
that  a  loud  tone  needle  used  in  a  demonstrating 


"The  Friend  of  the  Dealer" 

The  Hoffay  AIRTIGHT  Phonograph 


Models  $75,  $100,  $150,  $200,  $250 
HOFFAY  TALKING  MACHINE  CO.,  Inc. 


500  FIFTH  AVENUE 


NEW  YORK  CITY 


booth  gives  a  somewhat  harsh  effect,  while  a 
deaf  customer  will  naturally  prefer  a  fuller  tone. 
The  size  of  the  booth  or  demonstrating  room  has 
much  to  do  with  the  choice  of  a  needle,  and  the 
dealer  who  has  not  made  experiments  with  the 
varied  effects  produced  by  different  needles,  has 
missed  a  point  in  business.  These  experiments 
should  be  made  both  with  the  room  full  of  peo- 
ple and  with  it  empty;  with  hangings  and  with- 
out. All  these  factors  make  a  great  difference  in 
the  musical  values  of  any  record— far  more  than 
you  might  think.  The  customer  also  needs  to 
be  shown  what  varied  effects  can  be  achieved 
by  the  use  of  different  needles  with  a  single  rec- 
ord. It  may  mean  the  difference  between  a  satis- 
fied and  a  dissatisfied  customer,  for  a  record  that 
requires  one  kind  of  needle  in  the  store  may 
need  a  different  needle  in  the  customer's  home. 
The  variety  of  effect  resulting  from  having  a 
changeable  needle  is  one  of  the  factors  leading  to 
the  popularity  of  the  Victor. 


NEW  QUARTERS  IN  LOS  ANGELES 

Fitzgerald  Music  Co.  Leases  Three-Story  Build- 
ing at  727-729  South  Hill  Street 


Los  Angeles,  Cal.,  January  6. — The  Fitzgerald 
Music  Co.,  now  located  at  947  South  Broadway, 
this  city,  has  leased  for  a  term  of  ten  years 
the  Vogel  Building  at  727-729  South  Hill  street, 
near  Seventh.  The  rental  for  the  term  being 
$125,000. 

The  building,  which  includes  three  stories  and 
basement,  will  be  completely  remodeled  to 
meet  the  requirements  of  the  lessee  and  a  fea- 
ture will  be  an  elaborate  talking  machine  de- 
partment, with  demonstrating  rooms  so  con- 
structed as  to  be  absolutely  sound-proof.  Sound- 
proof rooms  will  also  be  designed  for  piano  and 
player-piano  demonstration. 


TO  CELEBRATE  75TH  ANNIVERSARY 


House  of  Philip  Werlein,  Ltd.,  New  Orleans, 
Victor  Distributors,  Established  in  1842 


New  Orleans,  January  6. — The  well-known 
house  of  Philip  Werlein,  Ltd.,  ranking  as  one 
of  the  musical  institutions  of  this  city,  is  pre- 
paring to  celebrate  the  seventy-fifth  anniversary 
of  the  establishment  of  the  business  which  was 
founded  originally  in  Vicksburg,  Miss.,  in  1842, 
and  located  in  New  Orleans  in  1853.  In  addition 
to  handling  pianos  and  other  musical  goods,  the 
House  of  Werlein  also  stands  high  as  Victor  dis- 
tributors. Philip  Werlein  is  the  present  head  of 
the  concern  and  associated  with  him  is  his 
brother,  J.  T.  Werlein,  who  is  an  active  member 
of  the  National  Association  of  Talking  Machine 
Jobbers. 


DINNER  TO  VICTOR  EXECUTIVES 

General  Superintendents  Take  Strong  Stand 
in  Behalf  of  Temperance  at  Gathering  of  De- 
partment Heads  and  Assistants 


Philadelphia,  Pa.,  January  8. — The  department 
heads  of  the  Victor  Talking  Machine  Co.,  and 
their  assistants,  to  the  number  of  several  score 
were  entertained  by  the  company  at  a  dinner 
held  at  the  Manufacturers'  Club  on  Saturday 
evening.  Belford  G.  Royal,  general  superintend- 
ent and  director  of  the  company,  presided  as 
toastmaster,  and  emphasized  the  fact  that  the 
dinner  was  a  temperance  one,  the  company  feel- 
ing that  it  was  setting  the  employes  an  example 
in  this  respect.  "Indulging  in  intoxicating 
liquors,"  declared  Mr.  Royal,  "robs  the  workman 
of  his  greatest  asset,  which  is  his  physical  and 
mental  equipment.  The  time  has  come  in  this 
country  when  human  energy  must  be  conserved 
so  that  it  will  be  possible  at  the  end  of  the  war 
for  industrial  America  to  compete  successfully 
with  the  world  in  all  industrial  lines." 


Sam  T.  Hurd,  manager  of  the  branch  of  the 
Chas.  C.  Adams  Music  Co.,  in  Pekin,  111.,  last 
week  married  Miss  Lillian  Burgess,  of  Marion, 
Ohio. 


LET  THE  MOTROI 
EARN  EXTRA  PROFIT! 
FOR  YOU 


T7VERY  TIME  you  sell  a 
phonograph,  you  can  sell  a 
MOTROLA,  too.  And  easily, 
because  the  MOTROLA  is 
absolutely  essential  to  the  com- 
plete enjoyment  of  every 
phonograph. 

The  MOTROLA  winds  any  phono- 
graph by  electricity,  insuring  perfect 
time  and  tone.  Easily  attached  in  place 
of  the  winding  handle;  upkeep  neg- 
ligible; can't  get  out  of  order. 

"Selling  Fast"— 
say  other  dealers 

(Western  Union  Telegram) — "Send  us 
fifty  more  Motrolas." 

Phonograph  Co.,  Chicago,  111. 

"We  are  sending  you  herewith  a  blanket 
order  for  fifty  Motrolas.  We  are  arrang- 
ing to  advertise  the  Motrola  in  the  Phil- 
adelphia Bulletin." 

Blake  &  Burkart,  Philadelphia,  Pa. 

"I  surely  can  sell  many  of  them.  I  am 
quite  positive  I  shall  be  ordering  the 
Motrola  in  lots  of  a  hundred  and  later 
even  in  lots  of  a  thousand." 

Lawrence  H.  Lucker, 
Minneapolis,  Minn. 

Christmas  buying  has  placed  thou- 
sands of  new  phonographs  in  homes 
everywhere  —  in  your  city.  Their 
owners  will  be  glad  to  buy  the  MO- 
TROLA. When  ordering  your  dem- 
onstrating MOTROLA,  tell  us  how 
large  your  mailing  list  is.  We  will  be 
pleased  to  send  you  descriptive  folders 
to  enclose  with  your  monthly  record  list. 

We  will  gladly  send  responsible  deal- 
ers a  sample  MOTROLA 
on  10  days'  trial 

The  increased  demand  for  MOTROLAS  has 
forced  us  to  take  larger  quarters  at  our  new 
address  below. 

JOIMES-MOTROLA.Inc. 


29-31  W.  35th  ST. 


NEW  YORK 
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THE    SATURDAY    EVENING  POST 


January  20,  1917 


Photo  (0)  by  Aveda 


REG.  U.  8.  PAT.  OFF. 


The  New  "Professional"  Model 
Palhephone.    Price  $125. 


'Meditation  from  Thais* 
is  a  triumphant  song  of  the  soul 
as  played  by  Thibaud 
on  this  new  Pathe'  Record 


SOFTEN  the  lights  as  you  start 
this  wondrous  record  playing. 
Let  the  magic  of  Thibaud's  violin 
paint  pictures  for  you  in  the 
darkness. 

See  —  as  Thibaud  saw  when  he 
played  —  a  vision  of  radiant  Thais, 
idol  of  all  Alexandria,  beautiful  beyond 
men's  words. 

See  her  as  she  muses — alone — 
struggling  against  the  strange  Power, 
greater  than  all  earthly  things,  that  has 
crept  in  upon  her  soul — has  made  her 
dissatisfied  with  her  wanton  life. 

Listen  to  the  haunting  melody  rise 
to  its  thrilling  climax,  then  subside  to 
the  serene  calm  that  means — regen- 
eration. 

With  ravishing  beauty  of  tone,  with 
thrilling  depth  of  feeling,  with  the  elo- 
quence of  one  who  has  sought  out  the 
hidden  places  of  the  soul,  Jacques 
Thibaud,  master  violinist,  plays  this 
masterpiece  of  Massenet. 

Hear  it  at  the  Pathe*  dealer's  near 
you.  Hear  also  great  foreign  singers 
who  have  never  sung  here;  famous 
foreign  orchestras  and  bands;  foreign 
musical  novelties. 

If  you  do  not  know  the  address  of 
nearest  Pathe  dealer,  write  us. 


PATHE  FRERES  PHONOGRAPH  CO.,  29  W.  38th  St..  New  York  City 

PATHE  FRERES  PHONOGRAPH  CO.  OF  CANADA.  Ltd.     6  Clifford  Street.  Toronto.  Canada 


Double 
CORDS 
FEBRUARY  1917 


THE  NEW  EXCLUSIVE  THIBAUD  RECORDS 

'JpHE  exquisite  music  of  Jacques  Thibaud  is  familiar  to  countless  Americans  who  prefer  art  in  its 
fullest  sense  to  mere  pyrotechnics. 

{Thais  (Massenet)  Meditation  ] 
Aria  for  the  G  String  (Bach)  > 
Jacques  Thibaud,  Violinist  Piano  Accompaniment  J 


60048 


60046 


Piano  Accompaniment 

Piano  Accompaniment 
Orchestra  Accompaniment 


29  C/M 
(about  12  in.) 
$2.00 


29  C/M 
(about  12  in.) 
$2.00 


Jacques  Thibaud,  Violinist 

Melody  in  F  (Op.  3,  No.  1,  Rubinstein) 
Piccolini  (Guiraud) 
(  Jacques  Thibaud,  Violinist 

(To  be  issued  early  in  February) 

NEW  OPERATIC  SELECTIONS 
By  Muratore,  Didur  and  De  Cisneros 

\^URATORE  is  the  success  of  the  Chicago  Opera  season.   His  first  appearance  as  Canto  in 
Pagliacci  was  the  occasion  of  a  great  demonstration.    For  this  month's  Pathe  list,  Muratore 
has  sung,  with  all  the  richness  of  his  superb  lyric  tenor,  the  pathetic  "Vesti  la  giubba"  (On  with 
the  Play ),  which  closes  the  first  act  of  Pagliacci.    He  also  sings  the  gay  "La  donna  e  mobile" 
(Woman  is  Fickle)  from  Rigoletto.    This  double  record  is  a  treat  for  music  lovers. 

(  I  Pagliacci  (Leoncavallo)  "Vesti  la  giubba."  Sung  in  Italian.  1         29  C/M 

64005  <  Rigoletto  (Verdi)  "La  donna  e  mobile."  Sung  in  Italian.  >-    (about  12  in.) 

(  Lucien  Muratore,  Tenor,  Orchestra  Accompaniment  )  $4.00 

rJ^O  be  able  to  offer  exclusive  recordings  by  the  famous  basso  of  the  Metropolitan,  Adamo  Didur, 
is  a  great  privilege,  as  well  as  a  striking  tribute  to  Pathe  reproduction.    Didur  this  month  uses 
his  remarkable  voice  with  telling  effect  in  the  popular  Porter's  Song  from  "Martha"  and  a  famous 
Ernani  aria.    Do  not  miss  hearing  this  double  record. 

f  Martha  (Flotow)  'Canzone  del  Porter"  )         29  C/M 

62027  <  Ernani  (Verdi)  "Infelice  e  tu  credevi"  (Unhappy  One)  >    (about  12  in.) 

(_  Adamo  Didur,  Basso,  Orchestra  Accompaniment  J  $2.50 

r"pHE  famous  selections  offered  by  Mine.  De  Cisneros  this  month  have  never  been  sung  more  strikingly 
before.    The  power  and  richness  of  this  great  mezzo  voice  and  the  warmth  of  color  in  the  orchestral 
accompaniment  are  wonderfully  reproduced. 

(  Le  Prophete  (Meyerb  eer)  "Ah !  Mon  Fils"  )         29  C/M 

62023  <   Martha  (Flotow)  "The  Last  Rose  of  Summer"  >   ("about  12  in  J 

(  Eleonora  de  Cisneros*  Mezzo-Soprano .  Orchestra  Accompaniment  J  $2.50 

NEW  BAND  AND  ORCHESTRA  NUMBERS 

A  NOVELTY  is  offered  this  month  in  the  waltz  from  Richard  Strauss'  opera,  The  Rosenkavalier.  This 
waltz,  together  with  a  new  intermezzo  by  Onivas,  are  played  with  great  feeling  and  resourceful 
orchestral  effect. 

20110  <  La  Coquette  (David  Onivas).  Intermezzo,  Pathe  Concert  Orchestra  \  (abotrt  ^\OY  in) 

^  The  Rosenkavalier  (Strauss) ,  Waltz,  Imperial  Symphony  Orchestra  j  75,. 

TPHESE  two  characteristic  numbers,  with  xylophone  and  bird  effects",  played  by  the  Pathe  Military 

Band,  are  going  to  be  great  favorites  with  lovers  of  novelty. 

1  Tunis  (Pericat).  Polka  with  Xylophone'Effects,  Pathe  Military  Band  )    ,  . 29  9/M- 

v   (about  12m.) 


35090 


fin 


uail  and  Cuckoo  (Fleche),  Pastoral  Polka, 


Pathe  Military  Band 


85c 


NEW  WHISTLING  SOLOS 
T-JERE  are  two  more  novel  selections,  whistling  solos  by  a  man  who  stands  alone  in  his  particular  art, 
and  recorded  with  great  naturalness  on  this  Pathe  disc. 

(  Sphinx  Valse  (Francis  Popy)  1  27  C/M 

20119  <  Chaffinch  Mazurka  (Julius  Becht)  >   (about  101,  in.) 

1  Joe  Belmont,  Whistling  Soloist,  Orchestra  Accompaniment  )  75c 

,  THE  NEWEST  POPULAR  MUSIC 

TJ>ATHE  has  captured  another  unique  artist  in  Miss  Ruth  Roye,  who  is  one  of  the  best-known  head- 
liners  in  vaudeville.    For  the  new  Pathe  list  Miss  Roye  has  recorded  two  of  her  favorite  songs. 
Other  selections  this  month  cover  the  range  of  the  most  popular  hits. 

f  When  They  Go  Through  a  Tunnel  (Lewis,  Kalmar  and  Cottier), 

J  Ruth  Roye,  Soprano,  Orchestra  Accompaniment 

j  How's  Every  Little  Thing  in  Dixie ?  (Yellen  and  Gumble) 

v  Joe  Remington,  Baritone,  Orchestra  Accompaniment 

(  Since  Maggie  Dooley  Learned  the  Hooley  Hooley  (Kalmar,  Leslie  and  Meyer)  "t  r/M 

Ruth  Roye,  Soprano,  Orchestra  Accompaniment  (    ,  ■        r Ly} 

J  Take  Me  To  My  Alabam'  (Dillon  &  Tobias)  j   (about  10% 

Joe  Remington,  Baritone,  Orchestra  Accompaniment  / 

Hello!  I've  Been  Lookingfor  You,  from  N.Y.Hippodrome  Show,  (Golden  and  Hubbell)  "\ 

Louis  J.  Win6ch,  Baritone,        t  Orchestra  Accompaniment  /         27  C/M 

Naughty!  Naughty!  Naughty!  from  "Showof  Wonders,"  Winter  Garden,  (Goodwin,  r  (about  10%  in.) 
Tracey  and  Vincent)  I  75c 


20104 


20105 


20106 


27  C/M 
(about  10%  in.) 
75c 


.) 


20115 


20100 


20080 


Louis  J.  Winsch,  Baritone,  Orchestra  Accompaniments 

(  Hawaiian  Sunshine  (Wolfe,  Gilbert  and  Morgan) 

J  Sam  Ash,  Tenor,  with  Chorus  Louise  and  Ferera  Hawaiian  Orchestra  Acc. 

]  Samoa  (Halsey  K.  Mohr) 

I  Joseph  Phillips,  Baritone,  Louise  and  Ferera  Hawaiian  Orchestra  Acc. . 

[  There's  a  Little  Bit  of  Bad  in'Every  Good  Little  Girl  (Grant  Clarke  and  Fisher) 

J  Justice  Lewis,  Baritone,  Orchestra  Accompaniment  ' 

j  My  Skating  Girl,  from  New  York  Hippodrome  Show  (Golden  and  Hubbell) 

V  Justice  Lewis,  Baritone,  Orchestra  Accompaniment  J 

{Mississippi  Days  (McDonald  and  Piantadosi) 
Peerless  Quartette,  Orchestra  Accompaniment  I 

Whose  Pretty  Baby  Are  You  Now?  (Kahn  and  Van  Alstyne) 
Roy  Randall,  Baritone,  Orchestra  Accompaniment  J 


27  C/M 
(about  10%  in.) 
75c 

27  C/M 
(about  10%  in.) 
75c 

27  C/M 
(about  10%  in.) 
75c 


NEW  PATHE  "DE  LUXE"  DANCE  RECORDS 

HPHE  Van  Eps  Trio,  the  Pathe  Dance  Orchestra  and  the  American  Republic  Band  present  new  selections 
full  of  that  swingy  rhythm  which  immediately  excites  dance  desire.    The  "Dance  o'  the  Dollys" 
was  written  especially  for  the  Dolly  Sisters  for  use  in  their  comedy,  "His  Bridal  Night." 

1  Blues  (Stanley  Murphy).  Fox  Trot  Van  Eps-Banta  Trio  )  (aoo^  *ioy  ■ 

)ixie  Highway  (Leo  Friedman),  One  or  Two-Step      Pathe  Dance  Orchestra  j  7Sc  &  ' 

Dance  o' the  Dollys  (Milton  Ager),  Fox  Trot  American  Republic  Band  )  ,  .  27  C/M 

Volplane  Waltz  (Burnett)  Pathe  Dance  Orchestra 


20107 


20041 


J  Hawaiian  I 
I  On  the  Di: 

{ 


(about  10%  in.) 
75c 


Dealers  Everywhere  are  Equipping  Other  Phonographs  to  Play  Pathe  Discs 
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A  Piece  of  News  for  Six  Million  People 

THE  Saturday  Evening  Post  full  page  advertisement  shown  opposite  contains  vital  interesting 
NEWS,  news  which  reaches  six  millions  of  people.  Read  it.  It  is  just  one  example  of  the 
convincing  Pathe  publicity  which  is  to  run  continuously  through  1917.  It  is  going  to  tell 
the  public  more  real  news  about  the  Pathe  proposition  than  can  be  told  in  any  other  way.  It  is  going 
to  create  a  demand  for  the  Pathe  line  right  around  you. 

Are  you  prepared  to  get  your  share  of  this  big,  new  Pathe  demand? 

What  You — the  Pathe  Dealer — Have  to  Offer : 

You  can  offer  exclusive  records  by  artists  famous  in  America. 

You  can  offer  wonderful  exclusive  records  by  foreign  celebrities  who  have  not  yet 
been  heard  here. 

You  can  offer  musical  novelties  which  your  competitors  will  not  have. 
You  can  offer  records  which,  musically,  are  not  equalled  by  any  records  made  by  any 
other  process  of  reproduction. 

You  can  offer  records  which  may  be  played  over  and  over  again,  hundreds  of  times, 
without  any  loss  of,  or  deterioration  in,  their  reproductive  quality. 

You  can  offer  the  Pathe  Sapphire  Ball  which  does  not  have  to  be  changed;  which  does 
not  dig  into,  cut,  or  wear  away  the  record. 

You  can  offer  relief  from  the  bother  of  constantly  changing  steel  needles. 
The  dealer  in  a  position  to  place  the  name  "Pathe"  on  his  window  and  business  station- 
ery, at  once  secures  the  splendid  prestige  which  Pathe  Freres  have  been  twenty  years 
establishing  in  both  the  phonograph  and  moving  picture  fields. 

You  can  offer  handsome  cabinet  designs.  Beautiful  Pathephones  which  show  up  well  in 
any  surroundings;  which  represent  a  big  "money's  worth."  Such  values,  for  example, 
as  the 

New  "Professional"  Model  Pathephone  No.  125 

The  original  of  this  model  was  built  especially  for  Muratore,  the  world's  greatest  lyric  tenor — 
an  exclusive  Pathe  artist. 

When  we  added  it  to  our  regular  line,  it  was  an  instant  success.  Thousands  have  been  ordered, 
though  it  has  been  on  the  market  for  a  little  more  than  a  month. 

An  instrument  with  all  the  acoustic  excellence  of  phonographs  costing  two  and  three  times  as  much. 
An  instrument  equipped  with  a  long  running  motor,  such  as,  hitherto,  has  been  found  only  in  the 
more  expensive  machines.  An  instrument  whose  value  is  so  self-evident  that  it  practically  sells 
itself.    And  there  are  other  handsomely  designed  Pathephones  ranging  from  $25  to  $225. 

Join  Pathe  for  Profit,  Prestige,  Progress 

Today  is  the  day.  Wide-awake  dealers,  those  who  look  ahead^  see  in  the  Pathe  proposition  a  great 
new,  exceptional  opportunity.  Perhaps  your  locality  can  stand  a  stronger  Pathe  representation. 
Write  us  anyway.  It  may  be  the  best  thing  you  have  ever  done  for  your  business.  Write  right  now. 

PATHE  FRERES  PHONOGRAPH  CO.,  29  West  38th  Street,  New  York 

PATHE  FRERES  PHONOGRAPH  CO.,  of  CANADA,  Ltd.,  6  Clifford  Street,  Toronto,  Canada 
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RECORD  LIST  FOR  CONCERT  PROGRAM 

Public  Selects  Numbers  for  Recital  of  Maud 
Powell  at  Carnegie  Hall,  New  York,  From 
That  Artist's  List  of  Victor  Records — A 
Promising  New  Idea  in  Concert  Work 

A  concert  of  unusual  interest  and  importance 
which  showed  both  the  talking  machine  rec- 
ord and  the  record  artist  in  a  new  light,  was 
that  held  at  Carnegie  Hall,  New  York,  on 
Monday  evening,  January  8.  It  was  given  by 
Maud  Powell,  the  noted  violinist,  assisted  by 
Arthur  Loesser,  pianist;  Harry  Gilbert,  organist, 
and  Joseph  Vito,  harpist,  and  the  program  was 
made  up  in  its  entirety  of  selections  recorded 
for  the  Victor  Co.  by  Miss  Powell.  The  pro- 
gram and  the  method  used  in  its  compilation 
served  to  prove  not  only  the  widespread  knowl- 
edge of  and  interest  in  the  talking  machine  and 
its  accompanying  records,  but  also  the  general 
improvement  in  musical  tastes  of  the  public  at 
large. 

Prior  to  the  concert,  H.  Godfrey  Turner,  man- 
ager for  Maud  Powell,  and  under  whose  auspices 
the  concert  was  given,  sent  out  announcements 
of  the  concert  on  the  back  of  which  were  listed 
forty-five  records  made  by  Miss  Powell  for  the 
Victor.  The  announcement  had  attached  to  it 
a  return  postal  card  upon  which  the  recipients 
were  requested  to  mark  first  and  second  choices 
of  the  selections  to  be  given  as  part  of  the  pro- 
gram. The  response,  not  only  of  an  expression 
of  musical  desires,  but  also  in  attendance  at  the 
concert  itself,  was  thoroughly  satisfying.  The 
program  itself  was  as  follows;  the  selections 
receiving  the  most  votes  beirg  listed  and  those 
next  in  order  being  given  in  encores: 
PROGRAM 

1.  DeBeriot   Concerto,  No.  7,  G  major 

I — Allegro  maestoso 

*II — Andante  tranquillo 

*III — Allegro  moderato 

2.  Martini   (1706-1784)  (a)  Love's  Delight 

Leclair  (1697-1764)  (b)  Tambourin 

Bach  (1685-1750)  (c)   Bouree  (Unaccompanied) 

Mozart-Burmeister  (1756-1917)   (d)  Minuet 

Mendelssohn  (1809-1847), 

(e)  Finale  from  Concerto,  Op.  64 

Character  Pieces 

3.  Coleridge  Taylor-Powell, 

(a)  Deep  River,  Religious  melody  (African) 

Hubay   (b)  Zefir 

Max  Bruch..(c)  Kol  Nidrei,  Religious  melody  (Hebrew) 

Sauret  (d)   Farfalla  (Butterflies) 

Massenet-Powell   (e)  Twilight 

Vieuxtemps, 

(f)  St.  Patrick's  Day,  Religious  melody  (Irish) 
Dances 

4.  Sibelius   (a)  Valse  Triste 

Percy  Grainger   (b)  Molly  on  the  Shore 

Thomas-Sarasate  (c)  Gavotte  (from  Mignon) 

Chopin-Powell  (d)  Minute  Waltz 

Vieuxtemps   (e)  Polonaise 

Every  Number  chosen  from  the  List  of  Maud  Powell's 
Victor  Records.     Encores  as  well 

*  *To  be  listed  later. 

In  commenting  upon  the  program  the  writer 
on  musical  subjects  in  one  of  the  New  York 


»   784,296  VICTOR  RECORDS 

sold  in  1916  shows  how  well  we  serve  our  dealers 

I.  DA  VEGA  JR.,  Inc. 

'^VV  VICTOR  DISTRIBUTORS 

125  West  125th  Street  New  York 


daily  papers  said:  "Some  of  the  compositions  in 
this  list  are  pieces  which  ten  years  ago  would 
hardly  have  been  known  much  less  liked  by  the 
general  public.  Now  they  are  household  inti- 
mates." 

This  is  believed  to  be  the  first  instance  on  rec- 
ord where  a  regular  artist  has  announced  and 
given  as  a  regular  public  performance  a  program 
frankly  made  up  from  the  list  of  records  made 
by  that  artist.  The  success  of  the  venture  will 
probably  result  in  future  concerts  of  the  same 
character.  Such  events  prove  most  emphatic- 
ally what  the  talking  machine  has  done  for  the 
development  of  musical  tastes,  and  the  results 
therefrom  should  revert  directly  to  the  benefit 
of  the  talking  machine  dealer. 


GRABBING  SALES  OPPORTUNITIES 

Hugh  Chalmers,  Prominent  Automobile  Man, 
Offers  Some  Pertinent  Suggestions — Mental 
Alertness  a  Valuable  Asset 


Hugh  Chalmers,  who  probably  has  sold  as 
many  automobiles  as  any  other  salesman  in 
that  line,  does  not  believe  there  is  any  one 
rule  whereby  a  salesman  may  achieve  success, 
but  his  observations  on  selling  are  well  worth 
the  careful  consideration  of  talking  machine 
salesmen,  for  there  are  many  points  of  resem- 
blance between  the  selling  of  automobiles  and 
the  selling  of  talking  machines — more  points, 
probably,  than  the  average  talking  machine 
salesman  realizes. 

"Be  mentally  alert,"  says  Mr.  Chalmers,  "be 
ready  for  the  opening  when  it  comes,  as  surely 
it  will.  I  was  in  an  automobile  salesroom  one 
day  when  a  man  entered  and  asked  him  how  far 
it  was  to  the  place  of  a  rival  organization. 

"  'Right  down  the  street,'  said  the  clerk  ad- 
dressed, and  the  caller  started  out. 

"  'Just  a  moment,'  put  in  a  second  clerk.  'It 
must  be  ten  blocks  and  we  have  a  car  going 
that  way.  It  will  be  around  in  a  minute  and 
take  you  down  there.    Meanwhile  have  a  seat.' 

"The  man  accepted  and  presently  was  deep  in 
a   conversation   about  transmissions   and  car- 


THE  BLISS  REPRODUCER 


FITS  ALL  MACHINES 

PLAYS 

ALL  MAKES  OF  RECORDS, 
WITH  GREATER  VOLUME, 
BETTER  TONE  QUALITY, 
CLEARER  ARTICULATION, 
LESS  SCRATCH  AND 
WITH  LIGHTER  NEEDLES 


than  any  "sound  box"  using  mica,  metal,  paper  or  cork. 

Bring  your  best  sound  box  and  favorite  record  and  make 
your  own  comparison. 

GREAT  OPPORTUNITY  FOR  THE  DEALER 

Write  or  call  for  demonstration. 

WILSON-LAIRD  PHONOGRAPH  CO., Inc. 

136  Liberty  Street,  New  York  City 


bureters.  Then  the  caller  looked  at  the  sales- 
man's car  and  bought  one  before  leaving. 

"That  man  was  alert — a  salesman.  He  saw 
in  the  question  of  a  stranger  the  clue  to  a  sale, 
and  snapped  it  up  without  the  buyer  ever  sus- 
pecting that  he  was  being  led  away  from  the 
rival  concern. 

"Men  of  all  sorts  and  conditions  make  sales- 
men. The  thing  that  makes  some  better  than 
others  is  personality,  and  personality  is  that 
indefinable  quality  which  enables  its  possessor 
to  enter  all  doors  and  override  all  obstacles. 
But  be  assured  that  alertness,  determination, 
honesty  and  straight  speaking  are  first  aids  to 
personality. 

"Opportunity  beckons  on  every  side  to  the 
salesman.  With  mills  and  factories  steadily  in- 
creasing, there  is  an  insistent  demand  for  men 
who  are  able  to  produce  orders.  The  kingdom 
of  the  earth  is  theirs. 

"In  the  automobile  trade  the  field  grows 
broader  and  the  demand  stronger  every  day. 
The  standardization  of  motor  cars  and  intensive 
competition  have  combined  to  make  the  sales- 
man perhaps  the  most  important  man  in  the 
business.  Last  year  92  per  cent,  of  American 
cars  were  manufactured  in  less  than  a  dozen 
plants.  Which  means  that  every  one  of  those 
cars  was  as  good  as  its  makers  could  possibly 
turn  out  for  the  money.  And  that  brings  us 
back  to  the  salesman.  With  so  high  a  record 
of  production  it  rests  with  him  to  find  orders 
which  will  keep  the  wheels  of  the  plant  turning 
all  the  time. 

"Perhaps  it  may  encourage  many  young  men 
to  know  that  we  are  able  to  find  and  develop 
just  such  salesmen.  Any  one  who  really  wants 
to  be  a  salesman  has  the  battle  partly  won. 
If  the  desire  is  strong  within  him  he  probably 
has  a  bent  that  way. 

"The  future  of  this  country  depends  upon  co- 
operative competition,  and  it  is  largely  through 
the  salesman  that  it  must  be  worked  out. 

"Right  here  let  me  say  that  the  greatest  need 
of  the  salesman  is  knowledge  of  his  own  busi- 
ness. That  comprehends  several  problems. 
One  of  them  is  the  product,  which  he  sells — 
what  it  will  do,  what  it  is  made  of  and  other 
salient  points.  A  second  is  knowing  what  con- 
ditions he  has  to  meet,  what  is  demanded  to  win 
orders  in  a  certain  city  or  under  circumstances 
that  he  must  encounter,  and  a  third  is  the  gen- 
eral science  of  selling — keeping  abreast  of  new 
developments  and  forever  studying  new  ways 
to  get  results. 

"We  also  need  better  preparation  of  the 
young  salesman  and  the  time  is  coming  when 
the  subject  will  receive  much  more  careful  con- 
sideration. You  can  see  evidences  of  this 
trend  in  the  training  schools  inaugurated  by 
some  of  the  more  enterprising  concerns  in  dif- 
ferent trades. 

"Selling  goods  is  hard  work  and  demands  the 
finest  that  is  in  a  man.  It  is  one  of  the  best 
professions  open  to  the  hustler,  and  will  give 
him  back  more  than  he  ever  puts  into  it.  And 
if  he  has  a  personality — if  he  is  an  individual 
apart  from  the  common  run  of  men — he  will 
find  in  it  a  broad  road  to  success. 


PUSHING  THE  ENBECO  NEEDLE 


N.  Baruch  &  Co.,  Tribune  Bldg.,  New  York, 
N.  Y.,  Manufacturers  of  the  Enbeco  crystal 
needle,  are  sending  out  samples  of  the  new 
needle  to  talking  machine  dealers  at  cost.  The 
needle  has  made  a  favorable  impression,  and  al- 
though shipments  have  been  slow  up  to  this 
time,  the  company  now  says  they  are  ready  to 
meet  any  demands. 


THE    TALKING    MACHINE  WORLD 


61 


NOSET — the  only  automatic  start  and  stop  re- 
quiring no  attention.  Supreme  in  Convenience  and 
Simplicity.  Adaptable  to  all  makes  of  disc  talking 
machines, — easily  applied  in  a  few  minutes. 

NOSET— the  greatest  improvement  in  the 
talking  machine  industry,  that  contributes  most  in 
added  comfort  and  convenience  to  the  talking 
machine  owner.  A  natural  requirement  that  meets 
the  most  exacting  demands  of  the  public. 

ALREADY— a  standard  equipment  on  a  num- 
ber of  phonographs.  Manufacturers  requiring 
early  delivery  should  estimate  their  requirements 
and  write  us  without  further  delay. 

DEALERS— will  find  NOSET  a  most  profit- 
able accessory.  The  big  field  is  open  and  the 
greatest  profit  and  influence  will  go  to  those  dealers 
first  announcing  this  acknowledged  necessity. 
Every  talking  machine  owner  is  a  prospect  for 
NOSET.  The  low  price  warrants  its  sale  to  every 
customer  on  your  books. 

GUARANTEED  FOR  LIFE  %ZZ2ZXZ%m'*': 


$5°£  IN  CANADA 


Condon  Autostop  Company 

47  Wesft  42nd  Street  —  New  York 


Automatic 
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KEEPING  RECORD  STOCKS  IN  SHAPE 

Some  Valuable  Information  on  This  Important 
Point  Offered  in  Article  in  Columbia  Record 
— Serves  to  Assist  Quick  Selling  and  Helps  to 
Eliminate  Dead  Record  Stock 


"Keeping  Record  Stocks  in  Shape"  is  the  title 
of  an  interesting  and  informative  article  appear- 
ing in  a  recent  issue  of  the  "Columbia  Record," 
the  bright  and  snappy  house  organ,  issued 
monthly  by  the  Columbia  Graphophone  Co., 
which  reads  in  part  as  follows: 

"Someone  comes  into  your  store  and  asks 
for  a  comic  selection.  Can  you  go  to  your  stock- 
room and  instantly  pick  out  a  half  dozen  comics, 
and  put  them  in  your  customer's  hands  in  sixty 
seconds?  If  so,  you  have  rendered  a  quick 
service  that  will  go  a  long  way  towards  making 
the  sale. 

"There  is  nothing  like  a  quick  start  in  sell- 
ing. Next  to  the  general  attractiveness  of  your 
store,  there  is  no  part  of  your  business  you  can 
more  profitably  spend  time  in  developing  than 
the  efficiency  of  your  stock  shelves. 


"A  classified  filing  system  for  records  is  one 
of  the  surest  ways  of  achieving  success  in  the 
stock  room. 

"Here  is  an  idea: 

"Secure  from  any  stationer  or,  if  your  local 
stationer  does  not  keep  them,  your  distributor 
can  no  doubt  secure  them  from  stores  in  the 
larger  cities — boxes  of  colored  stickers.  These 
can  be  secured  in  black,  blue,  red,  green,  pink, 
orange,  yellow,  white,  grey,  lavendar,  etc. 

"Next  divide  your  record  stock  into  classified 
heads,  such  as  dance,  male  quartets,  instrumen- 
tal novelties,  comic  selections,  overtures,  orches- 
tral selections,  sacreds,  popular  songs,  choruses 
and  opera  gems,  etc.  For  each  one  of  these 
classified  subjects  have  a  certain  colored  sticker. 
Attach  one  sticker  to  the  outside  corner  of  the 
record  envelopes. 

"After  your  stock  is  once  distributed  on  its 
shelves,  a  hurried  glance  will  show  even  a  new 
salesman  unfamiliar  with  the  stock  just  where 
each  class  of  record  is  located. 

"These  stickers  can  be  obtained  in  various 
shapes,  such  as  stars.  These  stars  or  othei 
designs  can  be  used  to  designate  the  various 


artists,  and  can  be  attached  to  the  record  en- 
velopes in  the  same  way. 

"There  are  countless  advantages  to  this  sys- 
tem of  stock  filing.  There  is  a  beautiful  flexi- 
bility to  it.  The  record  shelves  themselves  do 
not  need  to  be  labeled  in  any  way,  so  that  stock 
can  be  shifted  without  a  moment's  notice  to  any 
convenient  arrangement  which  experience  jus- 
tifies. 

"Again,  at  a  glance,  you  can  see  just  what 
class  of  records  are  moving  most  rapidly,  and 
just  where  your  salesmen  should  put  forth  extra 
efforts  in  selling." 


A  MESSAGE  TO  CREDIT  MEN 

Greatly  Increased  Scale  of  Expenditure  of  Men 
and  Materials  Produces  a  Situation  That 
Offers  New  Problems  in  Credits — Now  Is 
Time  to  Be  Thoughtful  and  Cautious 

In  a  general  letter  to  the  members  sent  out 
this  month  the  National  Association  of  Credit 
Men  offered  the  following  excellent  advice  to 
credit  men  generally,  advice  that  applies  with 
equal  force  to  the  piano  trade,  as  it  does  to 
other  lines  of  business.  The  message  is  as 
follows : 

"We  are  living  in  days  characterized  by  a 
scale  of  expenditure  of  men  and  materials  never 
before  approached;  and  the  eternal  question  is, 
what  will  the  future  bring?  Having  no  pre- 
cedents the  credit  grantors  of  this  nation  are 
sailing  an  uncharted  sea;  and  though  desiring 
that  they  have  the  advantage  of  every  oppor- 
tunity and  lose  nothing  to  which  alertness  and 
skill  may  entitle  them,  yet  we  are  led  at  this 
moment  to  say  to  the  credit  man,  'Be  Thought- 
ful.' 

"Never  was  there  a  time  in  our  history  when 
we  should  play  a  bigger  part,  never  a  time  when 
it  was  so  important  that  every  movement  should 
be  based  on  sound  reasons,  and  the  science  of 
the  credit  game  understood  and  adhered  to, 
and  we  should  say  to  them  also,  'Be  Cautious.' 

"This  is  not  the  time  to  let  down  the  bars,  to 
take  a  gambler's  chance,  to  speculate  on  pros- 
perity, to  go  on  the  principle  that  the  conditions 
of  to-day  are  to  continue  indefinitely. 

"Every  move  should  have  its  reason;  every 
reason  should  have  its  basis,  and  'the  rules  of 
the  credit  game  should  be  adhered  to  more 
closely  than  in  normal  days. 

"Inflation  always  exacts  its  penalty.  The 
crest  may  not  yet  be  in  view;  perhaps  in  reach- 
ing it  an  immediate  descent  is  not  to  follow, 
but  the  uncertainty  requires  steady  thought  and 
a  clear  head." 


NEW  HAVEN  CONCERN  EXPANDS 

Whitlock's  Book  Store,  Inc.,  Chartered  With 
$75,000  Capital  Stock— Handle  Talkers 


New  Haven,  Conn.,  January  8. — The  book  and 
music  business  conducted  for  a  number  of  years 
at  230  Elm  street,  this  city,  has  been  incor- 
porated with  a  capital  stock  of  $75,000  under 
the  name  of  Whitlock's  Book  Store,  Inc.,  with 

C.  E.  Whitlock,  president  and  treasurer,  C.  E. 
Beyer,  vice-president,  and  Willie  H.  Parker,  sec- 
retary. 

In  addition  to  handling  a  very  large  stock 
of  new  and  rare  books  and  typewriters,  the  com- 
pany also  maintains  an  extensive  talking  ma- 
chine department  under  the  management  of  D. 

D.  Smith. 


TWELVE  THINGS  TO  REMEMBER 

1,  The  value  of  time;  2,  the  success  of  perse- 
verance; 3,  the  pleasure  of  working;  4,  the  dig- 
nity of  simplicity;  5,  the  worth  of  character;  6, 
the  power  of  kindness;  7,  the  influence  of  exam- 
ple; 8,  the  obligation  of  duty;  9,  the  wisdom  of 
economy;  10,  the  virtue  of  patience;  11,  the  im- 
provement of  talent;  12,  the  joy  of  originating. 

— Marshall  Field. 


"Are  goats  fond  of  music?" 
"I  should  say  so!    I  had  one  that  ate  up  fifty 
dollars'  worth  of  phonograph  records." 


The  New  "Quarter"  Record 


Plays  as  WELL  and  as  LONG 
as  the  Average  75c  Record 

Par-O-Ket— Double  Disc— QUALITY  Records  are  totally  different  from 
all  other  low  priced  Records.  Fully  equal  in  quality,  tone,  selections  and 
playing  time — though  only  7  inches  in  diameter — to  the  best  1 0-inch  record 
— superior  to  the  majority  of  75c.  records. 

PAR-O-KET 

Quality  Records 

PROVE  this  on  any  machine  equipped  to  play  "Hill  and  Dale"  records  and 
with  an  attachment  on  machines  playing  lateral  cut  records. 

The  size  and  price  does  not  in  any  way  affect  the  quality  and  tone  of  Par-O-Ket 
Quality  Records,  and  they  play  as  long — full  three  minutes — as  the  aver- 
age 1 0-inch  record.  The  most  critical  musicians  pronounce  the  Par-O-Ket  tone 
quality  fully  the  equal  of  the  best  regardless  of  price,  and  dealers  find  them 
the  fastest  and  steadiest  selling  records  on  the  market. 

Par-O-Ket  Quality  Records  are  for  every  home  where  there  is  a  phonograph. 
20  new  quality  numbers  out  every  month.  You  can  sell  Par-O-Ket  Quality 
Records  more  readily  and  more  profitably  than  any  other  record.  Try  them 
out  this  month.  Write  now  for  catalogues,  sample  records,  and  attractive 
dealer  proposition. 


25c  Each 

30c  in  West 
35c  in 
Canada 


Here  is  your  opportunity.  It  is  abso- 
lutely necessary  that  you  reply  at  once 
to  share  in  full  with  the  tremendous 
success  that  is  already  assured  to 
Par-O-Ket  Quality  Records. 

Look  or>  page  f  10  for  list  of 
January  Par-O-Ket  Records 
NOW  READY 


Paroquette 
Manufacturing  Co. 

47  West  34th  Street 
New  York  City 
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MOTOR 

THE  GUARANTEED  BALL  BEARING  MOTOR 

Embodies  every  desirable  feature  of  motors  now  on  the 
market  with  the  addition  of  several  improvements 
exclusively  our  own. 

The  greatest  care  is  exercised  in  the  selection  of  materials 
that  make  for  a  long  life  of  perfect  performance.  Flemish 
Motors  are  made  in  our  own  factory.  Only  the  most 
skillful  and  experienced  workmen  are  employed.  Under 
the  guidance  of  talking  machine  experts,  every  step  of  the 
work  is  under  closest  scrutiny  and  the  final  rigid  tests 
of  every  motor  that  leaves  our  hands  is  absolute  assurance 
against  disappointment. 

WE  OFFER  A  LIMITED  STOCK  OF  NEW  MOTORS  FOR  IMMEDIATE  DELIVERY 


The  Flemish  Motor  No.  3  plays 
3  ten -inch  records  with  one 
winding  and  is  equipped  with 

Worm  Gear  Double  Spring 

Extra  Heavy  Frame 

Horizontal  Governor 

Combined  Regulator  and  Brake 

Complete  with  Winding  Key, 
Escutcheon  and 
Regulator  and  Stop 

All  necessary 
washers,  screws, 
etc.  furnished  with 
motor. 

Can  be  wound 
while  running. 


Features  of  THE  FLEMISH  MOTOR 
worthy  of  your  consideration: 

An  absolute  guarantee  against  defective  parts. 

Extra  wide  governor  springs  preventing  breakage. 

Extra  heavy  gears  with  coarse  pitch  giving  longer 
life  to  motor. 

Patented  Ratchet  Pawl  locks  motor  after  wind- 
ing, preventing  back  kick. 

Nickel  plated  top 
Regulator, 
extremely  strong 
and  simple  in  con- 
struction, composed 
of  only  4  parts. 

A  long,  silent  run- 
ning motor  that  is 
absolutely 
dependable. 


No.  3 


Double  Spring 
Motor 


FLEMISH -LYNN  PHONOGRAPH  CO 

SALESROOM  AND  OFFICE,  220  Sth  AVENUE,  Dept.  3,  NEW  YORK 
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PHONOGRAPHS 


Model  K 
To  retail  at 


$12. 


50 


Model  K.  —  Mahogany  hnish 
cabinet  14xl5x6£  inches,  ten 
inch  turntable;  nickel  plated 
Flemish  Reproducer  and  tone 
arm;  three  needle  cups;  top 
dial  speed  regulator;  improved 
Flemish  double-spring  worm 
gear  ball  bearing  motor  No.  3; 
plays  three  ten  inch  records 
with  one  winding.  All  metal 
parts  nickel  plated.  To  retail 
at  $12.50. 


Model  B. —  Mahogany  finish 
cabinet  12xl2x5|  inches;  eight 
inch  turntable,  nickel  plated 
Flemish  Reproducer  and  tone 
arm;  tone  arm  rest;  side  speed 
regulator;  spring  stop,  ball 
bearing  motor;  plays  one 
twelve  inch  record  with  one 
winding.    To  retail  at  $6.00. 


$35  00 


To  retail  at 


Model  £ 
To  retail  at 


$25. 


00 


Model  B  <J»£  00 
To  retail  at  «P°» 


Model  E. —  Mahogany  finish 
cabinet,  Yl\  inches  high,  17 
inches  wide,  20  inches  deep, 
finished  crown  molded  top 
cover,  twelve  inch  turntable; 
new  extra  fine  Flemish  Repro- 
ducer and  tone  arm;  three 
needle  cups;  top  dial  speed 
regulator;  improved  Flemish 
worm  gear  double  spring  ball 
bearing  motor  No.  2;  plays 
three  ten  inch  records  with 
one  winding.  All  metal  parts 
nickel  plated.  To  retail  at 
$25.00. 

Model  G.  —  Mahogany  finish, 
double  door,  Sheraton  style 
cabinet,  size,  39£  inches  high, 
18  inches  wide,  18inches  deep; 
twelve  inch  turntable;  new 
extra  fine  Flemish  Reproducer 
and  tone  arm;  three  needle 
cups;  top  dial  speed  regulator; 
improved  Flemish  worm  gear 
ball  bearing  motor  No.  3;  dou- 
ble spring;  plays  three  ten  inch 
records  with  one  winding.  To 
retail  at  $35.00. 


Read  with  Expectation — Close  with  Profit 


Here's  an  exclusive  agency  proposition  direct  from 
the  factory  to  you — the  greatest  phonograph  values 
ever  offered  in  the  United  States  of  America. 

Jobbers  want  them  at  the  same  prices — nothing 
doing — it  interferes  with  our  exclusive  agency 
proposition.  The  entire  Flemish  line,  from  the  first 
model  to  the  last,  represents  the  maximum  of  value. 

Our  product  will  tell  its  own  quality  story — it's 


guaranteed  to  give  satisfaction.  Flemish  phonographs 
play  all  make  records  without  extra  attachments. 

Profit  by  writing  for  our  exclusive  agency  proposition 
the  field  is  enormous  for  the  sale  of  phonographs 
at  the  Flemish  range  of  prices — $6.00  to  $35.00. 

For  the  first  time  you  have  the  opportunity  to  offer 
to  the  public  a  high  class  phonograph  at  moderate 
prices. 


FLEMISH-LYNN  PHONOGRAPH  CO 

SALESROOM  AND  OFFICE,  220  5th  AVENUE,  Dept.  3,  NEW  YORK 
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UPHOLDS  RIGHT  TO  FIX  PRICES 

United  States  Circuit  Court  of  Appeals  at  Balti- 
more Holds  That  Price  Fixing  Is  Within 
Rights  Covered  by  Letters  Patent 

A  new  and  important  decision  upholding  the 
right  to  fix  prices  on  patented  goods  and  defin- 
ing that  right  as  being  covered  by  the  grant  of 
letters  patent,  was  recently  handed  down  by  the 
United  States  Circuit  Court  of  Appeals  in  Balti- 
more in  the  case  of  L.  E.  Waterman  vs.  Kline, 
234  Fed.  Rep.  891.  The  case  is  particularly  im- 
portant to  the  talking  machine  trade  in  view  of 
the  principles  of  price  maintenance  so  widely  ob- 
served in  this  trade. 

From  this  decision  it  appears  that  the  L.  E. 
Waterman  Co.,  which  is  engaged  in  the  manu- 
facture and  sale  of  the  well-known  Waterman 
"Ideal"  Fountain  Pens,  which  are  covered  by 
letters  patent,  entered  into  a  license  agreement 
with  one  of  its  dealers,  Leo.  P.  Kletzly,  to  fur- 
nish him  at  wholesale  prices  with  fountain  pens 
to  be  sold  by  him  to  the  public  only  at  full  regu- 
lar retail  prices  established  by  the  company. 


START  1917  RIGHT 

and  Handle  the 

BLUEBIRD 


Stands  for  Quality,  Value  and 
Service 


Bluebird  machines  are  made  in  genuine 
mahogany  and  oak,  and  are  beautiful  in 
finish  and  design.  The  motors,  tone-arms, 
sound-boxes  and  tone  modulators  are  the 
best  made.  All  styles  play  all  makes  of 
disc  records  without  an  attachment. 

There  are  four  models  retailing  at  $50,  $85, 
$150  and  $200,  with  liberal  discounts  to 
dealers. 

Write  today  for  open  territory 

NATIONAL  TALKING  MACHINE  COjnc 

118  East  28th  Street       New  York  City 


The  agreement  provided  also  that  upon  request 
the  Waterman  Co.  would  take  any  of  the  goods 
at  the  prices  at  which  they  had  been  sold  to 
the  dealer  and  credit  same  on  any  account  due 
and  owing  by  him  to  the  company  or  pay  for  the 
same  in  cash  should  there  be  no  account  due. 
Under  this  license  agreement,  the  Waterman  Co. 
furnished  the  dealer  with  pens  from  time  to  time. 
The  dealer  finally  went  into  bankruptcy,  and  the 
trustees  requested  the  Waterman  Co.  to  take 
back  the  pens  at  cost,  making  payment  therefor 
in  cash,  but  the  Waterman  Co.  would  take  them 
only  on  condition  that  the  price  be  credited  on 
its  open  account  against  the  bankrupt  up  to  the 
amount  of  said  contract,  the  balance  to  be  paid 
in  cash.  The  Trustee  was  unwilling  to  do  this, 
and  the  Referee  in  Bankruptcy  thereupon 
ordered  the  Trustee  to  sell  the  patented  goods 
in  accordance  with  law,  whereupon  the  Water- 
man Co.  brought  an  action  for  an  injunction  to 
restrain  the  Bankruptcy  Trustee  from  selling  the 
fountain  pens  at  less  than  list  prices.  The  court 
held  that  while  the  license  agreement  was  valid, 
certain  previous  court  proceedings  in  the  case 
had  resulted  in  the  Waterman  Co.  having  al- 
lowed goods  to  pass  to  the  Trustee  without  re- 
striction as  to  his  right  to  use  or  sell  them,  and 
that  the  injunction  therefore  would  not  be 
granted,  the  Waterman  Co.  having  already  been 
given  an  opportunity  which  they  had  not  availed 
themselves  of  to  repurchase  the  goods  for  cash. 
That  portion  of  the  decision  relative  to  the  valid- 
ity of  the  dealer's  license  agreement  reads  as 
follows : 

"The  appellant  submitted  an  elaborate  brief  as 
to  the  monopoly  rights  of  an  owner  of  patents. 
We  are  in  accord  with  all  the  authorities  cited, 
but  they  are  not  applicable  to  this  case.  In  our 
view  this  case  is  embraced  in  a  very  narrow 
compass.  The  owner  of  a  patent  may  sell  or  au- 
thorize others  to  sell  the  patented  article  with- 
out limitation  as  to  price,  time  or  place,  or  he 
may  limit  his  licensees  as  to  price,  time  or  lo- 
cality. Any  sale  beyond  the  terms  of  the  license 
is  an  infringement.  The  assignee  of  a  license  ob- 
tains no  higher  rights  than  the  assignor  had. 
We  have  stated  in  a  few  words  every  principle 
involved  in  the  case  cited.  They  are  elementary 
and  self-jevident." 


NEW  EXPORT  RECORD  CATALOG 

The  export  department  of  the  Columbia 
Graphophone  Co.,  New  York,  has  just  issued  its 
regular  catalog  of  Columbia  double  disc  records, 
intended  for  the  use  of  the  company's  export 
trade.  This  year's  publication  contains  354  pages, 
and  is  thoroughly  representative  of  the  success 
which  the  Columbia  Co.  has  achieved  in  the  ex- 
port field. 

The  book  contains  a  number  of  new  ideas  in 
listing  and  classification  which  add  materially  to 
its  efficiency  and  practicability.  Every  assistance 
is  given  the  purchaser  who  is  looking  for  a 
particular  record  under  the  title  of  the  record, 
the  artist  who  made  it  or  the  class  of  music 
under  which  it  belongs.  Typographically,  the 
new  catalog  is  deserving  of  special  praise,  as  it 
is  one  of  the  most  attractive  publications  that 
the  Columbia  Co.  has  yet  issued,  and  is  in  every 
way  typical  of  the  present-day  quality  of  all 
Columbia  publicity. 


COST  OF  PRICE  CUTTING 

"If  the  consumer  were  only  wise  enough  to 
limit  his  purchase  to  the  goods  that  are  cut  in 
price  for  the  purpose  of  drawing  trade,  and  did 
not  buy  other  goods  on  which  a  large  profit  was 
made,  the  price  cutting  dealer  would  soon  go 
out  of  business,"  says  Paul  H.  Nystrom,  an  ex- 
pert in  business  economics.  "The  purpose  of 
price  cutting  would  thus  prove  a  failure.  This 
predatory  price  cutting  causes  the  regular  or 
non-price-cutting  dealers  of  the  community  to 
throw  out  of  their  stores  the  articles  on  which 
the  price  has  been  cut,  and  finally  the  price 
cutter  quits  handling  the  article,  because  it  no 
longer  has -the  power  to  draw  trade  and  the 
consumer  is  then  deprived  of  all  opportunity 
to  procure  it.    In  the  long  run  the  consumer 


It  gives  instant  information 
where  to  find  the  desired  num- 
ber, is  very  strongly  made  in 
units  and  appeals  to  the  particu- 
lar folks,  who  want  to  preserve 
their  good  records. 

1  0  and  1  2-inch  sizes  in  stock.  Specials 
to  order. 

Prices  on  Application 

INDEXO  PHONO 
RECORD  FILE  CO. 

Wholesale  Selling  Agent 

16  Wooster  Street  New  York 


not  only  gains  nothing  by  predatory  price  cut- 
ting, but  useless  expenses  are  added  which  we 
must  meet  in  one  way  or  another." 


AN  APPROPRIATE  HOLIDAY  GIFT 

The  Blackman  Talking  Machine  Co.,  New 
York,  Victor  distributor,  sent  out  to  its  many 
friends  in  the  trade,  a  handsome  leather  bound 
vest  pocket  dairy,  calendar  and  memorandum 
book  which  combines  attractiveness  with  prac- 
ticability. Accompanying  this  book  was  an 
artistic  folder,  expressing  the  company's  earnest 
wish  that  the  recipient  enjoy  "A  Happy  Christ- 
mas, the  Best  of  Health,  and  a  Prosperous  New 
Year,"  a  greeting,  needless  to  say,  which  was 
cordially  reciprocated. 


INCREASE  CAPITAL  STOCK 

The  Operaphone  Manufacturing  Corp.,  New 
York,  manufacturers  of  Operaphone  records  and 
talking  machines,  has  increased  its  capital  from 
$100,000  to  $150,000. 
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From  Our  Chicago  Headquarters 


E.  P.  VAN  HARLINGEN,  Ma  nager 

HENRY  S.  KINGWILL.  Associate 


World  Office 
Consumers'  Bldg.,  220  South  State  St.,  Chicago 
Telephone:  Wabash  5774 


.  Chicago,  III.,  January  11. — There  has  been 
nothing  in  the  history  of  the  local  trade  quite 
like  the  remarkable  business  that  the  Chicago 
talking  machine  industry  has  experienced  dur- 
ing the  past  thirty  days.  Santa  Claus  was  very 
lavish  in  his  gifts  to  the  Middle  West  generally, 
and  judging  from  the  talking  machines  and  rec- 
ords that  were  distributed  on  Christmas  Day 
he  has  developed  a  decided  partiality  for  this 
form  of  holiday  gift.  Many  thousands  of  rec- 
ords were  given  as  Christmas  remembrances, 
and  certainly  there  are  few  gifts  more  appro- 
priate for  the  one  receiving  is  reminded  of  the 
giver  and  his  Christmas  wishes,  when  delivered 
in  this  way,  for  years  to  come. 

The  more  expensive  types  of  machines  have 
been  decidedly  in  demand,  and  retailers  and  man- 
ufacturers are  highly  pleased  at  this  turn  of  af- 
faire. Nothing  seemed  too  good  for  the  Chi- 
cago and  Western  public,  and  invariably  the 
most  expensive  machine  was  the  one  first  called 
for. 

One  big  Chicago  house  sold  192  machines  in 
one  day.  These  averaged  slightly  over  $100 
each,  and  amounted  in  value  to  between  $21,000 
and  $22,000.  Another  house  sold  ninety-four 
instruments  and  the  third  seventy-nine. 

W.  C.  Fuhri  Pleased  With  Conditions 

W.  C.  Fuhri,  sales  manager  of  the  Columbia 
Graphophone  Co.,  was  a  prominent  visitor  to 
Chicago  a  day  or  two  ago.  He  was  accom- 
panied by  C.  A.  Hanson,  superintendent  of  the 
Columbia  factories  at  Bridgeport.  Mr.  Fuhri 
was  highly  pleased  with  the  results  of  the  holi- 
day season,  and  was  especially  satisfied  with 
the  showing  made  by  the  Columbia  organization 
in  the  Middle  West.  He  said  the  sales  were 
almost  double  that  of  last  year,  and  were  run- 
ning unusually  high  in  the  larger  types  of  ma- 
chines. Mr.  Fuhri  also  stated  that  a  pleasing 
feature  of  the  record  business  was  its  well-bal- 
anced proportions,  all  classes  of  goods  enjoy- 
ing a  very  healthy  demand.  Mr.  Fuhri  was  here 
only  a  few  days  and  returned  to  New  York  City. 

C.  F.  Baer,  local  Columbia  manager,  was 
similarly  pleased,  and  was  all  enthusiasm  for 
what  the  New  Year  holds. 

Members  of  the  Dictaphone  department  are 
likewise  filled  with  enthusiasm  and  energy  fol- 
lowing the  convention  of  the  men  of  this  de- 
partment held  at  New  York,  January  6.  Judg- 


ing from  the  expressions  heard  on  all  sides 
the  Dictaphone  men  must  have  enjoyed  a  big 
time  on  the  evening  of  January  6. 

A.  T.  Boland,  formerly  in  charge  of  the 
Grafonola  Shop,  has  been  appointed  to  take 
charge  of  the  wholesale  department  "of  the  Co- 
lumbia activities  on  Chicago's  great  North  Side, 
and  has  already  got  into  the  swing  of  the  work. 
Mr.  Boland  is  well  fitted  to  aid  the  Columbia 
representatives  in  this  section,  as  his  manage- 
ment of  the  Grafonola  Shop  has  been  ample 
proof  of  his  ability  in  the  retail  side  of  things. 
In  window  dressing  especially  he  should  be  of 
aid  to  his  dealers. 

"Merchandising  Helps"  a  Real  Help 

The  New  York-Chicago  Talking  Machine  Co. 
has  received  many  letters  since  Christmas  not 
only  thanking  it  for  the  little  volume  en- 
titled, "Merchandising  Helps  for  Victor  Deal- 
ers," which  it  distributed  to  its  dealers,  but 
telling  in  almost  every  instance  what  a  real 
help  it  is. 

The  little  volume  is  of  fifty  pages,  every  one 
of  which  contains  real  "meat"  for  the  progres- 
sive dealer.  It  is  attractively  bound  and  ar- 
ranged and  is  indexed  so  that  a  dealer  can  in- 
stantly find  some  good  advice  on  almost  any 
phase  of  his  business.  Following  are  some  of 
the  heads  under  which,  by  the  way,  are  a  half 
dozen  subheads  each:  "Some  Problems  You 
Must  Solve  Yourself"  (but  which  the  book 
really  solves);  "How  to  Get  the  Most  Good  Out 
of  Your  Victor  Department";  "Making  the  Show 
Window  Pay  the  Rent";  "Keeping  Track  of 
Machines  and  Records";  "Arrangement  and 
Classification  of  Your  Record  Stocks";  "How 
to  Compile — and  How  to  Use  a  Mailing  List"; 
"The  Follow-Up  File";  "Letters  That  Have 
Pulled";  "Special  Plans  for  Attracting  Trade"; 
"Advertising  Yourself  as  the  Victor  Dealer"; 
"The  Victor  in  the  School";  "Taking  the  Store 
to  the  Customer,"  etc. 

The  book  made  not  only  a  handsome  Christ- 
mas remembrance,  but  also  one  that  will  be 
kept  for  some  time  to  come. 

Big  Vitanola  Factory  Planned 

Announcement  has  been  made  that  the  Vita- 
nola Co.  is  to  supplement  its  already  large  pro- 
ducing facilities  by  the  erection  of  a  fine  new 
factory  building  to  be  located  probably  in  what 
is  known  as  the  Central  manufacturing  district 


of  Chicago.  This  section  lies  on  the  Southwest 
Side  of  the  city  and  is  ideally  located  from  a 
manufacturing  standpoint,  shipping  and  receiv- 
ing facilities  in  particular  being  very  favorable. 
The  new  building  will  measure  90x250  feet  and 
will  probably  be  four  stories  in  height.  It  will 
be  built  on  the -sectional  plan  as  the  company 
continues  to  grow.  Additional  sections  will  be 
added  later. 

The  Vitanola  Co.  has  just  closed  a  very  re- 
markable year  and  it  has  made  a  wonderful 
showing  upon  its  capital  stock  of  $50,000.  The 
present  officers  of  the  concern  are  M.  C.  Schiff, 
president;  Samuel  S.  Schiff,  vice-president  and 
treasurer,  and  J.  B.  Schiff,  secretary. 

Friends  of  Jefferey  Schiff  will  be  glad  to  know 
that  he  has  recovered  from  what  threatened  to 
be  a  serious  illness  recently. 

James  Manoil  in  Town 

James  Manoil,  president  of  the  James  Manoil 
Co.,  Inc.,  made  a  journey  through  the  Middle 
West  recently.  He  spent  a  few  days  at  New 
Orleans,  La.,  and  worked  his  way  back  to  Chi- 
cago, where  he  spent  some  time  with  M.  J.  Ken- 
nedy, who  represents  the  Manophone  line  here. 
Mr.  Manoil  then  left  for  the  East  going  by  the 
way  of  Michigan,  where  he  made  some  important 
stops.  He  reported  that  sales  with  the  Mano- 
phone line  had  been  excellent  and  that  there 
is  every  indication  that  business  would  so  con- 
tinue. 

"Mag-Ni-Phone"  to  Come  in  Cabinet  Size 

Plans  for  marketing  the  Mag-Ni-Phone  in 
cabinet  sizes  have  been  considered  for  some  time 
by  Allen  L.  F.aton,  of  the  Charles  W.  Shonk  Co., 
but  no  decision  has  as  yet  been  made  as  to  just 
when  these  types  will  be  placed  upon  the  market. 
The  ideas  at  present  are  for  marketing  the  ma- 
chines with  cabinets  made  both  of  wood  and 
metal. 

Sales  of  ihc  Mag-Ni-Phone  during  the  holiday 
season  mounted  very  high  and  were  limited  only 
by  the  factory  facilities.  Additional  space  is  now 
being  arranged  for  and  the  output. will  be  con- 
siderably enlarged. 

Sales  of  Talking  Machine  Parts  Good 

Like  the  demand  for  talking  machines  and 
records,  the  concerns  manufacturing  parts  and 
accessories  report  a  heavy  demand  for  their 
products.  This  was  anticipated  by  many  and 
the  continuance  of  such  demand  after  the  holi- 
days goes  to  show  that  the  manufacturers  of 
machines  feel  small  fear  of  a  decreased  demand 
(Continued  on  page  67) 


(greetings,  for  1917 

We  wish  to  extend  our  DEEP  APPRECIATION  to  those  who  have  made  our  closing  year 
prosperous. 

OUR  POLICY  for  1917  will  be  that  of  FURTHER  PROGRESS,  using  the  past  not  only  as 
a  guide  to  avoid  repeating  mistakes  and  considering  the  best  results  obtained,  but  as  a  starting  point 
for  FURTHER  IMPROVEMENT. 

To  encourage  the  greatest  confidence  on  the  part  of  our  trade  we  will  endeavor  to  be 
BROAD  in  our  POLICY. 

No  effort  or  expense  will  be  spared  to  make  OUR  SERVICE  IDEAL  in  every  respect. 
With  this  object  in  view,  give  us  your  help  by  pointing  out  DEFECTS  in  our  organization  that  we 
may  thus  introduce  REMEDIES  where  necessary. 

Yours  for  a  Happy  and  Prosperous  New  Year. 


WADE  &  WADE 


3807  Lake  Park  Ave. 


Chicago,  Illinois 
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Prepare  for  four  months  of 
extra  big  Record  business ! 

500,000 

Victor  Records 


are  in  our  stock  ready  for  immediate  shipment 

~  Our  Dealer  Service  Department 
will  help  you  increase  your  profits 
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on  the  part  of  dealers.  The  after-holiday  busi- 
ness in  parts  is  proving  second  to  neither  that 
of  records  nor  machines. 

The  Otto  Heineman  Phonograph  Supply  Co 
cannot  see  the  end  of  the  orders  that  are  coming 
in  to  them.  When  interviewed  by  The  World 
at  the  Chicago  office  Mr.  Pilgrim  was  enthusi- 
astic over  the  prospects  of  the  present  year,  say- 
ing that  he  believed  1917  would  even  outdo  the 
past  year  in  the  number  of  talking  machines 
manufactured  and  disposed  of. 

Win.  R.  Everett,  Chicago  manager  of  the 
Crescent  Sales  Co.,  is  equally  optimistic.  "The 
great  demand  for  parts  in  the  past  few  months 
has  inspired  us  to  plan  a  campaign  whereby  we 
will  be  able  to  offer  manufacturers  better  co- 
operation in  every  respect,"  he  said.  "The  great 
increase  in  business  demands  closer  organiza- 
tion and  understanding  between  supply  houses 
and  manufacturers."  Mr.  Everett  left  early  in 
January  for  a  trip  to  the  New  York  headquarters 
of  the  company. 

Six  Best  Sellers 

The  six  best  Columbia  records  the  past  month 
included  "La  Favorita,"  sung  by  Hipolito  La- 
zaro;  "Flora  Bella"  and  "Miss  Springtime,"  "In 
the  Garden  Romance,"  "Sometimes  You  Get  a 
Good  One  and  Sometimes  You  Don't"  and  "Just 
One  Day,"  "Lucia  Di  Lammermoor"  (Mad 
Scene),  sung  by  Maria  Barrientos  and  Marshall 
P.  Lufsky;  "Trail  to  Sunset  Valley"  and  "On  the 
Arm  of  the  Old  Arm  Chair"  and  "Tiddle-De- 
Winks  Fox-Trot"  and  "Two-Two." 

The  Victor  best  sellers  were  "Rigoletto-Caro 
Nome,"  sung  by  Galli  Curci;  "My  Lonely  Lola 
Lo"  and  "My  Own  Iona,"  "Love  Here  Is  My 
Heart,"  sung  by  McCormack;  "Way  Down  in 
Iowa  I  Am  Going  to  Hide  Away"  and  "It's  Not 
Your  Nationality,"  "Chin  Chin"  (Medley),  Six 
Brown  Brothers,  and  "When  Evening  Shadows 
Fall"  and  "Mammy's  Little  Coal  Black  Rose." 

The  six  best  Edison  sellers  for  the  past  month 
as  given  out  by  the  Edison  Shop  have  been: 
"I  Lost  My  Heart  in  Honolulu"  and  "San  San 
Soo,"  "Honey  I  Want's  Yer  Now"  and  "Little 
Cotton  Dolly,"  "By  the  Sad  Luana  Shore"  and 
"I  Left  Her  on  the  Beach  at  Honolulu,"  "I  Want 
All  the  World  to  Know"  and  "Rackety  Koo," 
Katinka,  "Monologo"  and  "I  Am  a  Roamer 
Bold  and  Spring  Morning." 

The  six  best  sellers  in  the  Pathe  library  the 
past  month  were:  "l'Pagliacci,  Vesti  la  Guibba," 
sung  by  Lucien  Muratore,  and  "Rigoletto,  La 
Donna  e  Mobile,"  sung  by  Lucien  Muratore; 
"Romeo  and  Juliette — Ah  leve  toi  soleil,"  and 
"Carmen — Air  do  la  fleur,"  sung  by  Lucien 
Muratore;  "A  Broken  Doll"  and  "Step  With 
Pep";  "Oh,  Babe"  and  "Go  Get  'Em'";  "Bonnie, 
Sweet  Bessie"  and  "My  Ain  Folk,"  and  "Pickin' 
'■Em  Up  and  Layin'  'Em  Down"  and  "Oh,  How 
She  Could  Yacki  Hacki  Wicki  Wacki  Woo." 
New  Majestic  Phonograph  Co.  Assets  Liquidated 

Samuel  E.  Winternitz  &  Co.,  auctioneers,  dis- 
posed of  the  stock  of  the  New  Majestic  Phono- 
graph Co.  on  December  29,  at  an  auction  held 
at  the  factory,  312  Union  Park  court.    The  auc 


tion  was  attended  by  a  large  number  of  peo- 
ple, among  whom  appeared  a  number  of  the 
talking  machine  and  piano  trade  men.  Report 
of  the  sale  was  approved  by  Referee  Eastman 
on  December  30,  and  the  first  meeting  of  cred- 
itors set  for  January  23,  1917,  at  10  a.  m.  The 
Central  Trust  Co.,  of  Chicago,  is  the  receiver 
in  the  case. 

James  T.  Lyons  Increases  Facilities 

James  T.  Lyons,  of  the  talking  machine  con- 
cern of  that  name,  has  enlarged  his  quarters  and 
taken  on  increased  stocks  of  machines  and  rec- 
ords. His  wholesale  stock  of  Edison  cylinder 
records  has  been  considerably  enlarged  to  sup- 
ply the  increasing  demand  he  experiences  for 
this  type  of  record.  In  the  basement  he  has 
equipped  six  new  booths  for  the  retail  record  de- 
partment, all  of  which  are  ventilated  by  specially 
constructed  air  ducts.  In  a  large  wareroom 
situated  in  the  basement  space  has  been  pro- 
vided for  a  large  number  of  foreign,  grand  opera 
and  concert  cylinder  records  for  the  wholesale 
trade.  Especially  worthy  of  mention  are  the 
forty  vertical  record  files  which  have  been  re- 
cently installed  on  the  main  demonstration  floor. 
The  files  contain  a  very  large  number  of  disc 
records  which  are  easily  and  quickly  accessible 
to  salespeople. 

Wurlitzer's  in  Good  Wholesale  Business 

F.  E.  Noble,  of  the  wholesale  talking  machine 
department  of  the  Rudolph  Wurlitzer  Co.,  pre- 
dicts that  the  coming  year  will  be  an  even  better 
one  for  the  talking  machine  trade  than  the  won- 
derful year  just  closed.  "Business  before  and 
after  Christmas  has  been  very  good,  but  the 
demand  over  the  supply  has  been  enormous," 
said  Mr.  Noble.  "Because  of  the  shortage  of 
machines,  however,  our  trade  has'  not  greatly 
exceeded  that  of  the  holiday  season  a  year  ago. 
We  have  had  no  cancellations  and  are  exceed- 
ingly pleased  at  the  way  orders  continue  to 
come  in.  There  is  a  disposition  among  dealers 
to  prepare  ahead  by  placing  their  orders  now  for 
the  entire  year." 

Actresses  to  Sell  Records  at  Grafonola  Shop 

W.  H.  Wade,  owner  of  the  Grafonola  Shop, 
has  made  arrangements  to  feature  his  January 
Columbia  list  of  records,  the  Al  Jolson  ones  in 
particular,  by  inviting  a  number  of  actresses 
from  the  cast  of  "Robinson  Crusoe,  Jr.,"  to  his 
store  where  they  will  aid  in  demonstrating  the 
hits  of  the  famous  comedian.  The  footlight 
favorites  will  become  people  of  the  everyday 
world  for  a  few  hours  each  afternoon  and  will 
delight  customers  by  receiving  them,  serving 
them  and  singing  to  them  in  conjunction  with 
the  Columbia  recordings.  Mr.  Wade  expects 
to  be  able  to  induce  Al  Jolson  himself  to  be 
present  at  the  housewarming  and  promises  a 
lively  and  interesting  time  for  both  customers 
and  principals'  in  the  affair. 

Mr.  Wade  also  plans  to  feature  Bert  Williams, 
star  performer  in  the  "Follies,"  which  is  running 
at  the  Illinois  Theatre,  in  the  same  manner.  The 
Columbia  records  from -the  current  "Follies"  will 


The "OROTUND 


sound  reproducer  is  the  highest  grade  sound-box 
on  the  market. 

It  is  constructed  to  play  all  records  uniformly. 

It  reduces  the  harsh,  metallic  sounds  and  surface 
sounds  to  a  minimum  and  reproduces  all  the 
tones  recorded  uniformly  and  with  a  more  natural, 
mellow,  musical  tone  than  is  possible  with  any 
other  sound  reproducer  now  offered  to  the  trade. 

We  also  have  tone-arms,  jewel  needles,  sapphire 
and  diamond. 

Send  for  particulars  and  prices. 

COMBINATION  ATTACHMENT  CO. 

524  Republic  Bldg.  CHICAGO,  ILL. 


be  sung  and  demonstrated  by  actresses  from  the 
show. 

Paul  Roovaard  has  been  appointed  sales  man- 
ager of  the  Grafonola  Shop.  A.  T.  Boland,  who 
formerly  was  manager,  is  now  with  the  whole- 
sale selling  force  of  the  Columbia  Co.  The 
Grafonola  Shop  this  month  is  featuring  the  Co- 
lumbia "Regent"  table  design  talking  machines 
in  its  window,  together  with  large  record  cabi- 
nets. 

Prophesies  a  Big  Year 

John  H.  Steinmetz,  president  of  the  Empire 
Talking  Machine  Co.  and  jobber  of  piano 
benches,  says:  "The  outlook  is  very  bright  in- 
deed, especially  so  for  manufacturers  who  have 
adopted  a  price  maintenance  policy  and  who  do 
not  make  special  prices  a  means  of  making 
sales.  The  prosperity  will  affect  the  progres- 
sive manufacturer  as  it  has  in  the  past  year, 
but  the  other  kind  will  not  obtain  any  more  than 
their  deserved  share  of  profits." 

Emerson  Records  Going  Good 

F.  W.  Clement,  Chicago  representative  of  the 
Emerson  Phonograph  Co.,  reports  a  continued 
excellent  demand  for  Emerson  records.  "Dealers 
are  filling  in  their  depleted  stocks  now  and 
orders  are  coming  in  very  fast.  I  am  surprised 
at  the  large  demand  for  our  better  class  of 
records.  The  hits  have  always  sold  but  both 
kinds  are  selling  exceptionally  well  right  now." 
Two  records  that  have  experienced  a  great  de- 
mand have  been  "Down  Where  the  Swanee  River 
Flows— Emancipation  Handicap"  and  "Oh,  How 
She  Cauld  Yacki,  Hacki,  Wicki,  Wacki,  Woo- 
Just  One  Day." 

McCauley-Nevers  Successful  at  New  Location 

McCauley,  Nevers  &  Co.,  talking  machine 
dealers  located  on  the  West  Side  of  the  loop,  re- 
port 1916  as  their  most  successful  year.  They 
were  formerly  located  on  Fifth  avenue,  where 
they  missed  the  trade  that  emanates  from  pros- 
perous La  Salle  street.  The  members  of  the 
(Continued  on  page  70) 


The  Cover  Without  a  Catch 
The  Cover  That  Needs  no  Catch 


The  Customer's  Choice 

In  the  selection  of  a  talking  machine  is,  in  a  very  large 
number  of  cases,  influenced  by  attractive  details 
of  construction.  The  perfected  detail  indicates  a 
perfect  whole. 

In  the  coming  year  when  competition  will  be  keener 
than  ever  before  can  you  afford  to  do  without  the 


Just  a  deft  touch  upward  and  the  cover  hangs 
poised  where  it  has  stopped. 

DEMONSTRATES  ITSELF 


Chicago  Hinged  Cover  Support  and  Balance 

144  S.  Wabash  Avenue  CHICAGO,  ILL 
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ANNOUNCING 

Introduction  of  a  Remarkable  New  Phonograph  Produced  by 
a  Pioneer  Manufacturer — Backed  by  a  $250,000  Company 


The  Man — Behind  the  Product 

Mr.  Henry  T.  Schiff,  organizer  of  the  Republic  Phonograph  Co.  and  its  president  and 
general  manager,  was  the  founder  and  formerly  the  president  of  the  Vitanola  Talking 
Machine  Co. 

Mr.  Schiff  was  a  pioneer  in  the  phonograph  industry.  He  is  the  inventor  of  numerous  im- 
portant phonograph  improvements  and  special  features  and  devices.  No  man  in  the  country 
is  more  familiar  with  the  phonograph  business — with  its  needs,  its  tendencies  and  its 
possibilities. 

The  Republic  Phonograph  Co.  has  been  founded  to  carry  out  Mr.  Schiff' s  belief  that  it  is  possible  to 
produce  a  machine  of  surpassing  quality — a  machine  that  gives  a  new  meaning  to  the  words  "high 
grade" .  as  applied  to  the  phonograph — -yet  a  machine  that  shall  set  a  new  record  in  phonograph 
values  and  low  prices. 

The  Result— The  "VIRTUOSO" 

The  Master  of  Them  All 

Look  at  the  illustration — that  tells  the  story !  It  has  new  features  found  in  no  other 
machine.  Among  them — the  Tilting  Motor  Board — motor  can  be  removed  for  oiling  or  in- 
spection in  one  second.    Has  improved  automatic  stop  that  works  on  any  make  of  record. 

The  "VIRTUOSO"  plays  all  records — as  well  or  better  than  any  machine  on  the  market. 
It's  tone  is  absolutely  unexcelled. 

The  person  fortunate  enough  to  get  the  agency  for  Republic  Talking  Machines  has,  practically,  A 
PENSION  FOR  LIFE.  Other  models  $25.00  and  up.  Money  back  if  not  more  than  pleased. 

We  haven't  space  for  the  complete  story  but — write  us  at  once — NOW — for  the  details 

REPUBLIC  PHONC 

Henry  T.  Schiff,  Preside 

18  E.  Jackson  Boulevard 
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VIRTUOSO" 


Xhe  Latest,  Greatest  Phonograph  Sensation 

$250  Model  — Price  $60 


If  you  were 
looking  for  a 
whirlwind 
seller, 
this  is  it. 


Reasons  Why 
You  Will  Buy: 

Tone  clear  and 
loud,  equal  to  any. 

Design  massive 
and  beautiful. 

Motors  guaran- 
teed, double 
springs. 

Tone-arm  new 
model  universal, 
changes  instantly 
to  either  position. 

Automatic  stop, 
works  every  time. 

Tilting  motor 
board,  motor 
removed  in  one 
second. 


THE  "VIRTUOSO" 

Model  A— List  Price  $250 

Dimensions— 50  inches  high;  22  inches  wide;  22^  inches  deep. 


60 


to  the  trade 


RAPH  COMPANY 


and  General  Manager 


CHICAGO 
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firm  all  remarked  about  the  rapid  manner  in 
which  they  had  sold  out  all  of  their  higher 
priced  machines  just  previous  to  Christmas. 
Both  the  Edison  and  Victor  lines  which  they  re- 
tail have  proved  big  sellers  during  the  holidays. 
"Our  biggest  trade  was  on  the  Saturday  be- 
fore Christmas  when  we  were  forced  to  treble 
our  sales  force  to  even  attempt  to  handle  the 
rush  of  customers." 

E.  A.  Fearn,  of  Tresch,  Fearn  Co.,  who  form- 
erly occupied  the  present  site  of  McCauley, 
Nevers  &  Co.,  and  now  a  member  of  the  Con- 
solidated Talking  Machine  Co.,  recently  under- 
went an  operation  for  appendicitis. 
Empire  in  Excellent  Condition  After  Holidays 

John  H.  Steinmetz,  of  the  Empire  Talking 
Machine  Co.,  is  especially  optimistic  over  the 
trade  prospects  for  the  coming  year  because  of 
the  continued  rush  of  orders  for  Empire  models 
after  the  holiday  furor  has  subsided.  Dealers 
are  reporting  their  stocks  cleaned  out  by  the 
Christmas  trade  and  are  preparing  to  meet  the 
demand  that  they  have  reason  to  expect  will 
continue  throughout  the  Spring.  The  Empire 
Talking  Machine  Co.  took  inventory  of  their 
stock  both  at  the  factory  and  at  the  Chicago 
office  early  in  January.  In  remarking  on  the 
excellent  trade  of  the  present  month  Mr.  Stein- 
metz predicted  that  January's  business  will  be 
second  only  to  that  of  December.  He  was  also 
very  proud  of  the  way  his  company  took  care 
of  deliveries  preceding  Christmas. 
Kennedy  Furniture  Co.  Features  Jolson  Hits 

E.  Richards,  manager  of  the  phonograph  de- 
partment of  the  Kennedy  Furniture  Co.,  which 
operates  in  the  loop  and  in  the  suburbs  of  the 
city,  informs  the  Talking  Machine  World  that 
during  the  month  of  January  they  will  feature 
the  January  Al  Jolson  records  in  their  down- 
town store.  A  couple  of  actresses  from  Mr. 
Jolson's  company,  which  is  playing  here  this 
season,  will  aid  in  the  boosting  and  selling  of 
the  famous  comedian's  reproductions  by  appear- 
ing in  the  retail  salesrooms  of  the  Kennedy 


Furniture  Co.  A  sort  of  housewarming  for 
music  lovers  will  be  held  upon  certain  days, 
when  plenty  of  salespeople,  plenty  of  records 
and  plenty  of  machines  will  be  ready  to  handle  a 
large  number  of  customers. 

Mr.  Richards  says  that  the  Kennedy  Co.  have 
closed  one  of  the  most  prosperous  years  in  their 
history.  "The  demand  for  both  machines  and 
records  was  greater  than  the  supply  during  the 
last  few  days  of  the  holiday  season,"  he  re- 
marked. "Our  branch  stores  experienced  the 
same  situation."  The  Kennedy  Furniture  Co.'s 
new  store  is  located  at  1348  West  Twelfth 
street,  instead  of  on  Milwaukee  avenue,  as  was 
reported  in  last  month's  World.  The  concern 
also  owns  a  retail  establishment  on  Milwaukee 
avenue,  but  this  has  been  operated  for  a  num- 
ber of  years. 

Big  Stores  Participate  in  Big  Business 

Chicago  department  stores  who  handle  phono- 
graphs without  exception  have  closed  their 
greatest  year  in  talking  machine  sales.  Like  the 
establishments  devoted  exclusively  to  selling 
phonographs  and  records  they  have  experi- 
enced a  demand  that  has  exceeded  the  supply. 
What  is  most  remarkable  is  that  in  almost 
every  instance  the  after  Christmas  business  in 
records  has  been  and  is  far  ahead  of  all  ex- 
pectations. Many  managers  attribute  this  un- 
precedented demand  for  records,  in  most  cases 
high  priced  records,  not  only  because  of  the 
thousands  of  new  machine  owners,  but  also  be- 
cause of  the  fact  that  the  principal  record  manu- 
facturers have  come  forth  with  a  January  list 
that  excels  any  previous  collections  in  merit  and 
popularity. 

"We  stocked  up  heavily  for  the  1916  holiday 
season,  much  heavier  than  we  have  ever  done 
before,"  said  Manager  Dvorak,  of  Rothschild's 
"but  in  spite  of  this  we  ended  the  year  with 
less  machines  on  hand  than  we  ever  had.  We 
were  completely  cleaned  out  before  Christmas 
Day  came.  We  have  been  ordering  all  the  ma- 
chines we  could  get  for  a  number  of  months 


past  and  still  have  calls  which  we  can  not 
always  meet." 

R.  A.  Hicks,  manager  of  the  talking  machine 
department  of  Hillman's  department  store,  is 
equally  optimistic  in  his  reflections  on  the  past 
six  weeks  of  business.  "Records  that  sell  for 
a  dollar,  a  dollar  and  a  half  and  as  high  as 
three  dollars  are  still  strongly  in  demand.  It 
seems  that  those  who  bought  machines  for 
Christmas  are  possessed  of  an  insatiable  desire 
for  a  great  variety  of  the  best  music." 

Mr.  Hicks  told  an  interesting  tale  of  a  cus- 
tomer who  was  blind  and  who  came  up  to  the 
talking  machine  department  to  purchase  a  ma- 
chine. Sense  of  touch  with  him  took  the  place 
of  sight.  Appreciating  equally  well  the  tone 
quality  of  two  models  that  he  heard,  his  de- 
cision on  one  was  based  upon  the  way  it  felt  to 
his  sensitive  fingers  which  could  detect  the 
slightest  imperfection  of  workmanship  in  the 
instrument. 

Vocalion  Has  Good  December  Business 

H.  B.  Levy  reports  that  the  Aeolian-Vocalion 
is  rapidly  coming  into  favor  with  the  Chicago 
public.  The  Christmas  trade  of  the  Vocalion 
shop  in  the  Fine  Arts  Building  was  exceptional, 
and  every  model  of  the  Vocalion  line  sold  rap- 
idly. Directly  after  the  holidays  Mr.  Levy  left 
for  the  South. 

Galli-Curci  Tells  Story  of  Career 

In  an  interview  with  Mme.  Amelita  Galli- 
Curci,  a  Chicago  newspaper^critic  tells  of  the 
experiences  of  the  famous  prima  donna  in  her 
efforts  to  mount  the  ladder  of  operatic  fame. 

"I  was  about  eighteen  when  I  presented  my- 
self before  a  manager,"  said  she.  That  is  eight 
years  ago.  My  mother  and  I  were  in  Rome  and 
I  took  my  book  under  my  arm  and  called  on  the 
manager  of  the  opera  house  without  even  a  let- 
ter of  introduction.  'I  would  like  you  to  hear 
me  sing,'  I  announced.  T  may  be  useful  to  you 
and  then  I  may  not,  but  any  way  it  will  only 
take  ten  minutes  of  your  time.'  So  I  sang 
'Caro  Nome'  as  I  had  worked  it  out  myself. 


Greatest  Value  Ever  Offered  in  a  Big 
High-Grade  Cabinet  Phonograph 


The 


IT  SELLS  ITSELF  AT 
$35.00 

A  big  cabinet  machine,   rich  mahogany  finish. 

Stands  35  inches  high,  17 J4  inches  deep  and 
15^2  inches  wide. 

Storage  room  for  three  albums  of  records. 

Tone  regulator  makes  possible  loud  or  soft 
playing. 

Special  device  brings  new  needles  into  place 
without  handling. 

■  Speed  easily  regulated  for  fast  or  slow  playing. 

Sound  box  of  same  wood  as  piano  sounding 
board.  Gives  rich,  full  volume  of  sound,  repro- 
duces delicate  passages  with  great  satisfaction. 

Motor  the  same  as  used  in  many  high  priced  ma- 
chines. Has  every  essential  feature  found  in  high- 
est priced  machines. 


Plays  All  Makes  of  Lateral  and  Hill  and  Dale  Records 

A  big  cabinet  machine  for  the  price  of  the  small 
kind  that  set  on  the  table 

Retail  Price  $35.00 

LIBERAL  TRADE  DISCOUNTS 

The  Ashland  is  absolutely  guaranteed  in  every  way. 

Only  one  dealer's  agency  in  a  city;  here  is  a  big  opportunity 
for  just  one  dealer  in  your  city.    Don't  miss  it. 

Wire  us  today,  "I  want  the  Ashland  Agency".  Send  complete 
particulars.    Only  a  few  additional  territories  open  at  this  time. 

Ashland  Manufacturing  Co. 


General  Offices  and  Factory: 

43rd  and  Hermitage  Ave. 


CHICAGO 


Wholesale  and  Retail  Salesrooms: 

14  S.  Wabash  Avenue 
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Promises  Were  Made 
To  Keep  and  they  were 


Not  a  single  one  was  broken.  Every  order, —  even  those  re- 
ceived by  wire  at  the  very  last  moment, —  for  Christmas  delivery, 
was  taken  care  of.  We  go  into  the  New  Year  with  the  satisfaction 
of  knowing  that  no  Empire  dealer  was  disappointed  through  any  fault  of  ours.  Our 
machines  were  shipped  promptly,  properly  packed  and  in  the  very  best  condition.  Empire 
dealers  are  bound  to  be  a  mighty  lot  of  pleased  merchants  because  of  pleased  customers. 

Surely,  you'll  appreciate  like  service 

Then  write  today — right  now  for  exclusive  agency 

EMPIRE   TALKING   MACHINE  COMPANY 

JOHN  H.  STEINMETZ,  President 

429  South  Wabash  Avenue,  CHICAGO,  U.S.A. 

Some  valuable  jobbing  territory  is  still  open 


FROM  OUR  CHICAGO  HEADQUARTERS  (Continued  from  page  70) 


('Caro  Nome'  is  one  of  the  two  records  which 
Mme.  Galli-Curci  has  made  for  the  Victor  Co., 
No.  74499.  The  other  is  'La  Partida,'  No.  74500. 
Both  are  selling  in  big  quantities.) 

"It  was  Maestro  Mugerone,  the  conductor, 
who  heard  me,"  she  went  on.  "He  liked  my 
voice.  He  offered  me  an  engagement  and  gave 
me  until  the  next  day  to  consider  my  terms.  I 
was  overjoyed  and  rushed  home  to  tell  my 
mother.  She  was  proud  and  pleased,  but  had 
her  doubts.  She  did  not  wish  me — an  only 
daughter — to  go  upon  the  stage.  In  Italy  it  is 
not  looked  upon  as  a  good  place  for  a  girl,  but 
I  won  her  consent  and  so  I  made  my  debut 
in  the  Theatre  Constanzi  in  Rome.  Later  I  ap- 
peared in  other  Italian  cities  and  in  Spain,  which 
is  my  mother's  native  land.  Also  I  have  sung 
in  Petrograd,  but  my  other  experience  has  been 
in  South  America.  I  like  the  South  American 
cities." 

"And  was  it  always  the  same — success  every-  . 
where?"  was  asked. 

"Yes,  I  had  the  great  success.  It  was  singular, 
but  in  that  first  appearance  in  Rome  when  I 
sang  in  'Rigoletto'  I  was  recalled  and  com- 
pelled to  sing  the  big  aria  again." 

Mme.  Galli-Curci  concludes  with  an  expression 
of  gratitude  to  the  Chicago  public.  She  has 
signed,  a  contract  to  appear  here  for  several 
seasons. 

Fibre  Needles  Popular 

F.  D.  Hall,  president  of  the  B.  &  H.  Fibre 
Needle  Co.,  is  very  jubilant  over  the  December 
showing  of  his  company.  It  was  by  far  the  larg- 
est in  history  he  reports,  and  further  than  that, 
he  estimates  that  from  the  orders  now  being  re- 
ceived January  bids  fair  even  to  outstrip  the  rec- 
ord of  the  preceding  month.  The  use  of  fibre 
needles  by  record  users  is  steadily  increasing 
throughout  the  country. 

Personals  and  Visitors 

R.  O.  Ainslie,  who  with  Frank  J.  Bowers,  rep- 
resents the  phonograph  division  of  the  Hallet 
&■  Davis  Co.  in  the  Middle  West,  is  in  the  East, 
where  he  is  conferring  with  Sales  Manager 
Leeming  and  going  over  the  annual  report, 
which  is  of  the  very  highest  order. 

Henry  Eilers  was  a  recent  visitor  from  the 
Coast  as  was  also  Andrew  McCarthy,  of  Sher- 
man, Clay  &  Co. 

Charles  Orth,  of  Milwaukee,  and  C.  S.  Pierce, 
of  Broadhead,  were  two  Badger  State  men  of 
the  trade  who  visited  in  Chicago  recently. 

Wm.  F.  Martin,  Western  representative  of  the 
Sonora  Phonograph  Corporation  in  the  States  of 
Wisconsin  and  Minnesota,  left  Chicago  recently 
on  a  trip  through  the  two  above-named  states. 

B.  M.  Cox,  of  South  Bend,  Ind.,  and  G.  W. 
Evans,  of  Kokomo,  Ind.,  spent  a  short  time  in 
the  city  last  week. 

W.  F.  Best,  of  Lake  Geneva,  and  L.  F.  Bid- 
dinger,  of  Kenosha,  were  other  dealers  in  Chi- 
cago recently. 

Ernest  Schefft  was  another  Milwaukee  man  of 
the  trade  who  visted  here. 


E.  M.  Reynolds,  of  Canton,  111.,  was  a  Mag- 
nola  dealer  in  the  city  during  the  holidays. 
While  here  he  placed  a  big  order  for  Magnolas. 
Mr.  Reynolds  is  said  to  have  been  the  first  to 
ever  sell  a  Magnola  and  has  become  increasingly 
enthusiastic  over  the  line. 

Miss  Kennedy,  assistant  to  Sales  Manager 
Leeming,  of  the  Solophone  Co.,  was  a  visitor 
from  Harrison,  N.  J.  Miss  Kennedy  found 
things  with  the  various  Chicago  Solophone  in- 
terests in  excellent  shape,  and  promised  to  carry- 
back to  headquarters  the  finest  kind  of  a  report. 

Messrs.  Elbel,  of  South  Bend,  Irid.,  and  Wine- 
gar,  of  the  Grand  Rapids  Furniture  Co.,  Grand 
Rapids,  Mich.,  were  recent  visitors. 

H.  Main,  of  Block  &  Kuhl,  of  Peoria,  111.,  was 
in  the  city  for  a  short  visit  recently. 

J.  S.  Mitchell,  secretary  of  the  L.  S.  Donald- 
son Co.,  of  Minneapolis,  was  a  recent  visitor 
from  the  Northwest. 

George  Clay  Cox,  of  the  G.  Clay  Cox  Co., 
Rochester,  N.  Y.,  was  at  the  Congress  Hotel 
for  a  short  time  last  week. 

Record  Business  Thriving 

The  customary  after-holiday  business  in  rec- 
ords is  in  full  swing,  and  all  the  local  dealers 
are  profiting  from  the  lavish  purchases  that  are 
being  made  by  new  machine  owners.  During 
the  week  after  Christmas  the  long  counter  of 
Lyon  &  Healy's  talking  machine  department 
was  there  and  four  deep  with  record  buyers, 


and  every  record  room  was  occupied — some- 
times by  two  and  three  customers  at  a  time. 

W.  P.  Roche  has  been  appointed  Lyon  & 
Healy  traveler  in  Wisconsin  territory,  succeed- 
ing H.  E.  Meagher,  who  is  interested  in  the 
Forbes-Meagher  Music  Co.,  of  Madison.  H. 
Royer  Smith  has  just  returned  from  a  vaca- 
tion spent  in  Philadelphia,  and  is  leaving  for 
his  territory  in  Illinois. 

A  traveler  from  a  far-off  land  that  visited 
recently  at  Lyon  &  Healy's  was  Arthur  Tarta- 
kover,  of  the  Fonophone  Co.  Cash  stores,  Ltd., 
Sydney,  Australia.  Another  visitor  was  Mr. 
Regan,  of  Thomas  Goggan  &  Bro.,  of  San  An- 
tonio, Tex. 

Republic  Phonograph  Co.  Well  Started 

The  Republic  Phonograph  Co.,  which  was  re- 
cently organized  by  Harry  T.  Schiff  and  others 
with  a  capital  stock  of  $250,000,  is  making  very 
rapid  progress.  Orders  for  machines  in  large 
quantities  have  been  received,  and  the  factory 
will  be  kept  busy  for  some  time  to  come.  Some 
handsome  new  designs  are  in  the  course  of 
preparation,  and  will  soon  be  placed  upon  the 
market.  The  new  company  starts  out  under 
most  auspicious  circumstances,  and  numbered 
among  the  stockholders  are  men  who  have 
ranked  high  in  the  Chicago  music  trade  for 
many  years.  An  interesting  announcement  from 
this  company  appears  elsewhere  in  this  issue  of 
The  World. 


/  •  int.*  \ 

WlDNEY 


MANUFACTURERS  OF 

Turntable  Felts 

Felt  Washers — Bumpers — Wicks 

WIDNEY  QUALITY  backed  by  WIDNEY  SERVICE  is  a  guarantee 
of  SATISFACTION  for  you  and  your  customers. 

Continuous  Hinges 

We  are  Sales  Representatives  for  the  finest  line  of  Continuous  Hinges  in 
the  world.  A  strong  statement.   Yes :  but  we  can  back  every  word  of  it. 

Rubber  Bumpers 

Thousands  of  them — ready  for  immediate  delivery. 

Familiarize  yourself  with  our  PRICES  and  SERVICE. 

THE   WIDNEY  CO. 

316  S.  Jefferson  Street  CHICAGO,  ILL. 
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Sung  by 


The  Brunswick 

The  new  phonograph  of  the  Brunswick-Balke-Collender  Co.  of 
Chicago  is  singing  its  way  swiftly  to  the  top.  Its  audiences  are 
rapidly  increasing  and  dealers  in  Chicago  and  other  cities  have 
been  enjoying  ready  sales. 

The  Brunswick  is  winning  through  pure  beauty  of  tone,  excellence 
of  line  and  perfection  of  workmanship.  It  is  the  sum  total  of 
everything  worth  while  that  has  been  accomplished  in  the  evolution 
of  the  phonograph. 

Plays  All  Records 


One  of  the  tremendous  selling  features  of 
the  Brunswick  is  its  ability  to  sing  in  the 
music  language  of  the  whole  world.  It  plays 
the  Pathe  as  well  as  all  other  records,  thus 
drawing  upon  the  music  resources  of  Europe 
as  well  as  America. 

The  Brunswick  Phonograph  is  made  in 
various  designs  selling  at  $30  to  $175. 

It  has  two  sound-boxes  —  one  for  the  Pathe 
records  and  the  other  for  all  other  makes  — 
with  no  extra  charge. 

Behind  this  substantial  record  of  inward 
meritjthere  is  further  advantage  to  the  dealer 
of  a^  broad  national  advertising  campaign. 
Page  and  double-page  advertisements  appear- 
ing in  all  of  the  leading  periodicals  have  given 
decided  impetus  to  its  gaining  popularity. 


In  addition  to  this,  vigorous  local  campaigns 
are  being  conducted  in  all  territories  where  we 
have  established  agents. 

The  tone  modifier  operating  through  the 
"throat"  of  the  machine  gives  an  element  of 
elasticity  rivaling  that  of  the  human  voice. 

There  are  sapphire  ball,  jewel  point  and 
steel  needles,  1  2-inch  turn  table,  automatic  stop. 

If  your  customers  hear  the  Brunswick  they 
will  buy  it. 

For  further  information  write 


The  Brunswick-Balke-Collender  Co. 

DEPT.  211 

623-633  S.  Wabash  Ave.  CHICAGO 
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FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  71) 


PERSONALITY  AND  ENVIRONMENT_IN  RECORD  SELLING 

Two  Vital  Factors  in  the  Success  of  the  Retail  Record  Department  of  Lyon  &  Healy,  Chicago,  Set 
Forth  by  a  Recent  Visitor  to  Headquarters  of  This  Company 


[The  article  which  follows  is  written  from  the  viewpoint 
of  a  keen  and  observing  business  man  customer  who 
visited  the  record  department  of  Lyon  &  Healy's  and  was 
struck  with  its  detailed  efficiency  in  the  handling  of  hun- 
dreds of  customers. — Ed.  T.  M.  IV.] 

I  stepped  off  the  elevator  and  onto  the  second 
floor.  It  seemed  a  logical  place  in  which  to 
demonstrate  and  sell  records.  I  have  sometimes 
been  bothered  by  the  crowded  space  which  is  al- 
lotted record  departments  in  other  stores,  but 
not  so  here.  I  was  open  to  impressions  and  the 
first  one  was  favorable.  Advancing  a  few  steps, 
I  was  received  by  a  young  lady  who  smilingly 
asked  me  if  there  was  anything  she  could  do  for 
me.  Evidently  her  position  in  the  institution 
was  that  of  hostess,  to  greet  customers  and  quick- 
ly place  them  where  their  wants  could  be  at- 
tended to  in  the  shortest  length  of  time.  In 
rapid  succession  she  referred  me  and  my  fellow 
customers  who  had  gotten  off  the  elevator  with 
me  to  saleswomen  stationed  behind  a  lengthy 
counter.  I  was  immediately  forced  to  reflect  in 
my  mind  upon  the  courteous  and  efficient  treat- 
ment accorded  to  me.  There  were  over  a  hun- 
dred customers  in  the  large  room.  The  young 
lady  who  met  them  as  they  came  in  must  have 
facilitated  matters  immensely  for  I  saw  no  one 
wandering  about  with  a  lost  and  exasperated  ex- 
pression of  countenance,  as  I  very  often  have 
witnessed  before.  Everyone  seemed  to  be  busy 
— but  quietly  so. 

I  am  much  given  to  studying  effects  and  the 
refinements  of  salesmanship,  for  I,  too,  am  a 
salesman.  All  that  I  had  seen  and  heard  so  far 
contributed  to  put  me  in  a  shape  of  mind  very 
favorable  indeed  to  the  purchase  of  records.  You 
may  readily  imagine,  also,  that  I  was  quick  to 
recognize  the  value  of  such  a  well  organized 
sales  force.  Indeed,  it  was  rather  a  revelation 
to  me  to  see  so  many  customers  being  handled 
with  such  thoroughgoing  efficiency  and  satisfac- 


tion. I  was  still  further  surprised  when,  after 
making  my  selection  at  the  counter,  I  discovered 
that  everyone  seemed  to  be  purchasing  their  rec- 
ords without  first  hearing  them.  Later  I  divined 
the  reason. 

After  writing  out  my  selection,  the  attractive 
looking  young  person  who  was  attending  me 
proceeded  to  question  me  most  intelligently  con- 
cerning the  records  I  had  selected.  In  a  short 
time  she  was  offering  selections  which  I.  had 
never  heard  of  and  which  made  me  wonder  at 
having  overlooked.  I  followed  her  remarks  with 
increased  interest  for  she  was  of  a  rare  type  of 
saleswoman.  I  have  never  liked  the  word  "sales- 
lady" otherwise  I  would  use  it  here,  for  she 
was  really  a  lady,  and  an  accomplished  one.  Her 
language  proclaimed  her  college  bred  and  the  in- 
telligent manner  of  questioning  marked  her  as  a 
person  with  extraordinary  perception.  I  was  in- 
formed that  I  had  the  privilege  of  exchanging 
my  purchase  if  returned  within  forty-eight  hours. 
An  exchange  slip  was  handed  me  and  I  noticed 
that  the  condition  was  made  at  least  one-third  of 
the  purchase  was  to  be  retained.  How  could  all 
these  customers  be  dealt  with  satisfactorily  upon 
these  conditions?  The  answer  was  plain.  In 
fact  it  was  right  before  me.  The  girl  who  was 
aiding  me  to  make  my  list  had  discovered  my 
likes  and  dislikes.  She  was  confident  that  the 
records  we  were  ordering  would  be  sure  to 
please  me,  and  the  other  customers  were  evi- 
dently in  the  same  boat  as  myself.  In  other 
words,  there  was  very  little  chance  of  taking 
home  a  list  of  records  that  I  should  wish  to 
take  back  when  my  choice  was  made  so  intelli- 
gently. 

After  my  list  of  records  had  been  purchased 
my  little  sales  "lady"  noticed  the  interest  which 
I  was  taking  in  things  in  general  and  suggested 
that  I  hear  a  few  numbers.    She  glanced  at  a 


lot  of  little  electric  bulbs  in  a  part  of  the  room 
and  conducted  me  to  one  of  the  thirty  booths. 
I  asked  her  what  the  series  of  electric  bulbs  were 
for  and  she  replied  that  they  were  for  the  pur- 
pose of  indicating  which  of  the  booths  were  oc- 
cupied or  unoccupied.  Again  I  was  agreeably 
surprised  by  an  instance  of  modern  efficiency. 

The  booth  was  in  charge  of  another  sales- 
woman of  the  identical  refined  and  educated  type 
that  had  aided  me  in  making  my  selection.  I 
was  told  that  she  had  charge  of  my  booth  and 
the  one  adjoining.  Second  only  in  interest  to 
the  saleswoman  was  the  booth  itself.  It  was 
very  attractively  arranged  with  drapings,  rug 
and  other  decorations  and  contained  a  glass 
topped  secretaire  where  one  found  pencil,  list 
blanks  and  record  catalogs.  That  which  im- 
pressed me  most  about  the  booth  was  its  mod- 
est refinement.  There  was  nothing  loud  or  vul- 
gar, calculated  to  thrill  the  uneducated  and  dis- 
please the  cultured.  Everything  was  in  har- 
mony. 

I  was  made  thoroughly  at  home.  While  listen- 
ing to  a  record  my  saleswoman  did  not  interrupt 
with  exclamations  such  as:  "That  part  is  beau- 
tiful, isn't  it?"  "Don't  you  think  that  a  wonder- 
ful piece?"  and  "Isn't  that  part  simply  grand!" 
Instead  she  took  an  unaffected  delight  in  certain 
of  the  selections,  showing  this  by  pleasurable 
expressions  of  countenance  and  slight  inclina- 
tions of  her  head  at  the  more  sublime  passages. 
"Why!"  thought  I,  "a  person  could  not  help 
purchasing  more  records  than  he  intended  to  get 
under  such  inviting  conditions."  I  ended  by  add- 
ing three  extra  records  to  my  previous  purchase. 

All  this  interested  me  more  than  I  can  de- 
scribe. I  began  to  estimate  the  enormously  in- 
creased value  of  such  sales  people  as  had  waited 
upon  me  over  the  usual  unenthusiastic  bored  type 
that  I  had  met  before.  I  frankly  put  the  question 
to  the  young  woman.  "Four  dollars  per  customer 
is  my  average  sale  of  records,"  she  proudly  in- 
formed me.  Four  dollars  per  customer!  Think 
(Continued  on  page  75) 


WHAT  ADVANTAGES'! 

Do  You  Possess  That  Will  Enable  You  to  Sue-  f 
cessfully  Meet  the  Keen  Competition  of  1917  £ 

THE  VITANOLA 

TALKING  MACHINE  COMPANY 

is  prepared  and  will  help  YOU  prepare  for  the  greatest 
year  in  talking  machine  history 

We  are  adding  new  models, 

designed  by  the  greatest  of  furniture  artists. 

We  are  increasing  our  facilities 

and  are  giving  you  the  benefit  in  a  vastly  improved 
quality. 

We  are  giving  top-notch  co-operation 

knowing  that  your  welfare  is  our  welfare. 

We  are  giving  liberal  discounts, 

decidedly  so. 

That  is  why  our  business  is  increasing  so  enormously. 
It  is  to  YOUR  advantage  to  communicate  with  us  NOW! 

VITANOLA  TALKING  MACHINE  COMPANY 


208  SOUTH  WABASH  AVENUE 


CHICAGO,  ILLINOIS 
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NEARLY  TWO  THOUSAND 
MANDEL  DEALERS 


The  Mandel  No.  2  can  be  had  in  Mahogany, 
Golden  Oak  or  Fumed  Oak.  It  is  15^  inches 
high,  20  inches  deep  and  17  inches  wide.  This 
table  model  is  a  regular  $50  type  of  phono- 
graph.   Our  List  Price  is  $35. 


The  Mandel  No.  3  is  made  in  Genuine  Ma- 
hogany, Golden  Oak  or  Fumed  Oak.  It  is  48 
inches  high,  23  inches  deep  and  22  inches  wide. 
This  model  is  fully  the  equal  of  any  other 
phonograph  selling  at  $150  to  $200.  It  pos- 
sesses every  desirable  feature  required  in  a 
phonograph.  It  plays  all  makes  of  disc  records. 
Has  fifty  individual  record  compartments  and 
two  shelves  for  record  albums.  It  is  finished 
on  all  four  sides.  Retail  price  of  the  Mandel 
No.  3  is  $100. 


who  read  our  first  announcement  realized  the  enormous 
sales  possibilities  of  the  Mandel  Phonograph  and  are  cash- 
ing-in  on  the  livest  phonograph  proposition  ever  presented 
to  them. 

Why  ?  Because  the  Mandel  is  a  high-grade  phonograph, 
selling  at  a  low  price,  netting  over  100%  profit  to  the  dealer, 
and  insuring  everlasting  satisfaction  to  the  ultimate  purchaser. 

These  facts  are  the  basis  for  our  wonderful  progress. 
In  less  than  six  months  we  have  made  nearly  two  thou- 
sand dealers. 

Every  part  of  the  Mandel  phonograph  is  manufactured 
by  us — not  assembled — but  built.  Every  single  part  is  pro- 
duced under  our  own  supervision  by  experts  in  the  art  of 
phonograph  construction. 

Two  big  factories— one  in  Chicago  and  one  in  Benton 
Harbor,  Mich.,  are  busy  supplying  our  dealers'  demands. 
In  our  Chicago  factory  we  make  the  motors,  tone  arms, 
sound  boxes,  and  all  of  the  other  metal  parts  which  enter 
into  the  assembling  of  the  phonograph. 

In  our  Benton  Harbor  factory  we  make  the  beautiful 
cabinets  which  have  won  the  admiration  of  thousands  of 
dealers  and  customers  all  over  the  country. 

The  Mandel  Phonograph 
Plays  Any  Disc  Record 

Our  combination  reproducer,  in  a  jiffy,  is  converted  to 
play  any  style  of  disc  record.  This  gives  the  owner  of  a 
Mandel  phonograph  a  choice  in  the  selection  of  records 
from  the  catalogs  of  the  world's  largest  and  best  record 
manufacturers. 

You  Will  Be  the  Judge 

We  positively  claim  that  in  tone  quality,  design  and 
general  appearance,  the  Mandel  is  fully  the  equal  of  any 
other  phonograph  selling  at  twice  our  price.  A  strong  state- 
ment, you  say.  Yes,  but  we  will  let  the  burden  of  proof 
rest  on  us. 

You  will  be  the  judge.  Give  the  Mandel  a  chance 
to  talk  and  play  for  itself.  Let  it  demonstrate 
more  effectively  than  printed  words  that  it  is  sec- 
ond to  none  in  its  performance.  Test  it  for  your- 
self. Play  it  in  your  own  store  or  business  office. 
Compare  it  with  any  other  talking  machine — not 
only  in  design  and  general  appearance,  but  in 
tone  quality  as  well.  Give  it  the  acid  test  and  if 
you  do  not  conclude  that  the  Mandel  phonograph 
is  fully  the  equal  of  machines  selling  at  about 
twice  our  price,  ship  it  back  at  our  expense. 

This,  in  short,  is  our  proposition.  Write  today  for  des- 
criptive literature  and  our  free  trial  offer. 

MANDEL  MANUFACTURING  COMPANY,  Inc. 

501-511  S.  Laflin  St.,  Dept.  H.  CHICAGO,  ILL. 
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of  it;  she  was  doubling  and  tripling  sales  by 
utlizing  her  knowledge  of  human  nature  and  her 
appreciation  of  music.  And  yet  I  had  not  so  far 
encountered  an  out-and-out  sales  argument 
from  anyone.  All  was  done  by  the  power  of  sug- 
gestion. Refinement,  intelligence,  efficiency  had 
impressed  me  and  awakened  new  desires  for 
records  that  I  had  never  intended  buying  before 
I  had  come  into  the  store.  Besides  this,  I  would 
leave  the  store  with  a  conviction  that  the  records 
I  had  purchased  were  exactly  fitted  to  my  tastes. 
A  preconceived  impression  of  their  excellence 
had  been  imbedded  within  me.  I  remembereu 
that  I  had  often  gone  away  from  stores  thinking 
one  thought:  "I  was  told  that  I  could  return 
these  if  I  did  not  like  them.  I  will  see  which 
ones  I  had  better  return  and  return  them  im- 
mediately." 

The  modern  methods  shown,  the  environ- 
ment which  impressed  with  its  refinement  and 
the  personal  element  which  had  entered  so  ef- 
fectively into  the  sales  inspired  me  with  a  de- 
sire to  meet  the  genius  behind  it  all.  I  asked  to 
be  directed  to  the  manager  of  the  department. 
William  H.  Nolan  was  introduced  to  me.  He 
was  of  the  typical  type  of  live  wire  salesman  with 
a  vision  of  business  as  it  should  be  run.  I  ques- 
tioned him  about  himself.  He  proved  to  be  very 
courteous  and  informative  and  I  soon  had  his 
enthusiasm  over  the  talking  machine  business 
aroused.  He  said  that  he  had  been  employed  in 
the  talking  machine  business  for  some  years,  al- 
though he  was  quite  a  young  man,  and  had  re- 
cently been  with  the  Victor  Company,  which  con- 
nection had  ended  with  a  special  engagement  at 
the  concern's  exhibit  at  the  Panama-Pacific  Ex- 
position. He  said  that  his  department  employed 
forty  people  and  utilized  all  of  the  usual  methods 
of  obtaining  and  retaining  customers  besides 
originating  special  and  attractive  sales  schemes 
from  time  to  time.  I  questioned  him  as  to  what 
he  considered  the  vital  factors  in  marketing  rec- 
ords to  the  retail  trade. 

"After  a  department  is  properly  equipped," 
said  he,  "next  in  importance  is  the  sales  per- 
sonnel. We  are  very,  very  careful  in  engaging 
salespeople.  We  never  advertise  in  the  papers 
for  them.  Only  those  whom  we  can  come  in 
contact  with  and  whom  we  are  absolutely  con- 
fident will  enter  into  the  spirit  of  the  department 
are  hired.  We  get  them  from  musical  colleges 
and  other  educational  institutions.  There  we  are 
assured  of  a  type  that  is  educated  and  refined." 

Regular  morning  meetings  are  held  at  which 
all  of  the  sales  force  are  present  and  at  which 
time  points  of  salesmanship,  use  of  suggestion 
and  the  handling  of  people  are  discussed.  There 
is  a  spirit  in  the  department  which  seems  to  ex- 
press a  love  to  be  there,  a  camaraderie  as  it 
were  that  is  conducive  of  great  satisfaction  with 
the  common  lot.  Mr.  Nolan  stated  that  their 
most  effective  advertising  was  that  of  the  mouth 
to  mouth  sort.  Satisfied  customers  brought 
other  customers  with  whom  they  were  ac- 
quainted. The  manager  further  declared  that 
so  successful  was  their  system  of  aiding  custom- 
ers in  the  selection  of  records  that  seventy-five 
per  cent  of  all  records  taken  on  approval  were 
not  returned,  and  fifty  per  cent  of  records  that 
were  taken  on  charge  accounts.  One  of  the 
sales  schemes  particularly  impressed  me.  The 
department  engages  a  professional  lecturer  to 
go  about  schools  giving  travelogs  on  the  Orient 
and  other  interesting  subjects.    The  proceeds 
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taken  from  the  sale  of  tickets  at  such  school 
performances  are  used  to  secure  a  talking  ma- 
chine for  the  school.  This  plan  aided  in  dispos- 
ing of  many  machines  and  in  making  many 
friends  of  the  concern. 

After  talking  with  Mr.  Nolan  I  was  interested 
in  knowing  the  name  of  the  man  who  was  be- 
hind the  retail  department,  the  advertising,  the 
sales  schemes  and  Mr.  Nolan  himself.  I  was 
given  the  name  of  L.  C.  Wiswell,  who  has  charge 
of  both  the  wholesale  and  retail  end  of  the  en- 
tire and  enormous  business  of  the  concern.  I 
am  told  that  his  executive  ability  and  faculty  for 
organization  has  become  a  matter  of  pride  and 
knowledge  throughout  the  entire  trade.  I'll  not 
speak  of  it  here  now. 

I  left  the  department  with  my  records  under 
my  arm  and  a  resolve  to  apply  some  of  the  prin- 
ciples of  courtesy  and  efficiency  that  I  had  wit- 
nessed in  my  own  business  and  figured  that  I 
had  obtained  many  times  the  value  of  my  rec- 
ords in  a  knowledge  of  how  a  modern  business 
is  managed. 


The  Perfect  Automatic  Brake 


For 

Talking 
Machine 
Manufacturers 
and 

Dealers 


Simple  construction.  Easily  attached.  No 
Talking  Machine  complete  without  it. 

Write  for  sample  and  attractive 
quantity  prices. 

PERFECT  AUTOMATIC  BRAKE  CO. 

Room  400,  425  S.  Wabash  Ave.,  Chicago 


NATIONAL  MUSIC  SHOW  FOR  CHICAGO 

Talking  Machines  and  Records  to  Have  Place 
in  Big  Exhibition  Planned  for  June — Those  in 
Charge  of  the  Arrangements 


Plans  are  now  under  way  for  a  National  Music 
Show  to  be  held  at  the  Coliseum,  Chicago, 
in  June,  at  the  time  of  the  Conventions  of 
the  National  Association  of  Piano  Merchants, 
the  National  Piano  Manufacturers'  Association 
and  the  National  Piano  Travelers'  Association 
are  being  held  in  that  city. 

According  to  the  statements  issued  by  the 
Advisory  Committee  in  charge  of -the  Exposition 
and  of  which  Col.  F.  B.  T.  Hollenberg,  of  Lit- 
tle Rock,  Ark.,  is  the  chairman,  the  show  will 
take  in  all  branches  of  the  music  industry,  and 
space  will  be  set  aside  for  exhibits  of  talking 
machines,  records,  music  roll  concerns  and 
other  departments  of  the  music  trade,  as  well 
as  for  pianos. 

Chas.  H.  Green,  who  conducted  music  estab- 
lishments at  Richmond  in  1910,  and  in  Chicago 
in  1911,  will  be  in  direct  charge  of  the  Chicago 
display  under  Col,  Hollenberg,  who  has  had 
wide  experience  in  this  work,  and  who  during 
the  Panama-Pacific  Internationl  Exposition, 
was  chief  of  the  Department  of  Engineers  and 
Varied  Industries.  Mr.  Green  will  be  assisted 
by  Walter  T.  Sweatt.  In  discussing  this  show 
Mr.  Green  stated: 


"The  National  Music  Show  will  be  more  than 
an  exhibit.  It  will  be  a  national  affair.  Its 
influence  will  not  be  permitted  to  be  confined 
within  the  walls  of  the  Coliseum  or  within  the 
city  of  Chicago.  The  entire  nation  will  be  cog- 
nizant of  what  we  are  doing  in  Chicago,  and,  in 
fact,  will  co-operate  in  a  measure. 

"The  choice  of  the  men  and  women  on  our 
advisory  committee  betokens  the  spirit  behind 
the  National  Music  Show.  By  co-ordinating 
every  musical  interest,  we  assure  ourselves  of 
the  whole-hearted  support  of  every  man  and 
woman  engaged  in  the  spreading  of  the  musical 
idea."  The  advisory  committee  will  meet  several 
times  between  the  first  of  the  year  and  the  open- 
ing of  the  show,  and  ideas  of  enormous  possi- 
bility will  be  set  in  motion  through  the  pub- 
licity department. 

"For  instance,  to  announce  one  particular  plan 
that  we  are  quite  confident  we  will  follow 
through,  simultaneous  with  the  opening  of  the 
National  Music  Show,  we  will  have  'My  Coun- 
try, 'Tis  of  Thee'  sung  by  choruses  and  played 
by  orchestras  in  thousands  of  centers  through- 
out the  country.  At  one  moment  millions  will 
send  forth  that  melody  of  patriotism,  and  on  the 
instant  the  doors  of  the  Coliseum  will  swing 
back,  and  the  National  Music  Show  will  be 
in  motion." 

Executive  offices  have  been  opened  at  277 
Broadway,  New  York. 


The  New 


Mag -ni- Phone 


The  Selling  Agency  for 
the  Mag-Ni-Phone  will  be 
a  valuable  asset  to  any 
business  and  it  will  be  to 
your  interest  to  write  us 
about  it  To-day. 


Retail  Price— $15.00. 
Price  to  Dealers: 
1  to  4  Machines,  $10.00  ea. 
5  to  9  Machines,  $9.50  ea. 
10     or     over,     $9.00  ea. 
F.   O.  B.  Factory 


The  Talking  Machine  that 

"Speaks  for  Itself" 


Commencing  January  1st,  the  talking  machine  we 
have  been  marketing  under  the  name  "Mag-Ni-Phone 
will  be  equipped  with  a  new  Universal  Tone  Arm 
for  playing  all  makes  of  standard  disc  records.  This 
feature,  together  with  a  special  worm-driven  motor  of 
our  own  design — 12-inch  turn  table  and  a  reproducer 
supplied  with  a  genuine  mica  disc — produces  an  ex- 
ceptionally high-grade  talking  machine  that  can  be  re- 
tailed at  a  popular  price.  .  ~ 

The  above  cut  illustrates  the  reproducer  in  a  posi- 
tion to  play  "hill-and-dale  cut"  records  that  are  played 
with  a  jewel  point,  sapphire  ball  or  steel  needle. 
"Lateral  cut"  records,  requiring  a  steel  or  fibre  needle. 


can  be  played  with  the  reproducer  in  a  vertical 
position. 

The  Mag-Ni-Phone  is  16  inches  long,  14  inches  wide 
and  11  inches  high — sides  and  ends  mahogany  litho- 
graphed on  metal — top  and  bottom  genuine  mahogany. 

This  is  a  most  opportune  time  to  put  in  a  stock  of 
machines,  as  the  past  year's  sales  are  evidence  that 
talking  machines  are  coming  into  greater  popularity 
every  month  and  in  order  to  take  advantage  of  the  in- 
creasing sales,  you  should  stock  your  machines  now. 

Write  to-day  for  information  regarding  the  attractive 
record  service  we  can  secure  for  you  in  connection 
with  the  Selling  Agency  for  the  Mag-Ni-Phone. 


Charles  W.  Shonk  Company 

707  St.  Charles  St.  American  Can  Co.,  Owner  MayWOOd,  111. 
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TAKES  CHARGE  IN  CHICAGO 

W.  Haddert  Becomes  Manager  of  the  Sonora 
Phonograph  Corp.'s  Western  Business  With 
Headquarters  in  Chicago 


Frank  J.  Coupe,  director  of  sales  and  advertis- 
ing of  the  Sonora  Phonograph  Corp.,  New  York, 
announced  this  week  the  appointment  of  W. 
Haddert  as  manager  of  the  company's  Western 
business,  with  headquarters  in  Chicago.  Mr. 
Coupe,  accompanied  by  Mr.  Haddert,  visited 
Chicago  last  week,  the  latter  assuming  entire 
charge  of  Sonora  Western  activities. 

Mr.  Haddert  is  thoroughly  familiar  with  all 
phases  of  the  phonograph  industry,  as  for  seven- 
teen years  he  was  associated  with  Carl  Lind- 
strom,  Berlin,  Germany,  one  of  the  world's 
leading  phonograph  and  record  manufacturers. 
For  several  years  he  was  general  manager  of 
the  German  interests  of  the  Pathe  Freres  Pho- 
nograph Co.,  and  in  the  course  of  his  duties  has 
made  a  number  of  trips  around  the  world.  He 
is  an  enthusiastic  admirer  of  the  Sonora  phono- 
graph, and  his  past  experience  eminently  quali- 
fied him  for  his  new  post. 

According  to  present  plans,  the  Sonora  West- 
ern sales  staff  will  be  materially  augmented, 
and  in  line  with  this  plan  Mr.  Coupe  states 
that  Wm.  F.  Martin  will  cover  the  States  of 
Minnesota  and  Wisconsin,  with  headquarters  in 
Milwaukee.  Chas.  Marshall  will  handle  the 
States  of  Michigan  and  Iowa,  and  F.  N.  Wyatt 
will  visit  the  trade  in  Ohio,  both  of  these  travel- 
ers working  out  of  Detroit. 

The  Fastern  sales  staff  will  also  be  enlarged 
in  all  directions,  and  M.  Schneider  has  been  en- 
gaged to  co-operate  with  Sonora  dealers  in  local 
territory.  Other  additions  to  the  staff  will  be 
announced  in  the  near  future. 


HOLD  THEIR  ANNUAL  CONVENTION 

Chicago,  III.,  January  8. — The  ninth  annual 
meeting  of  the  employes  of  James  H.  Rhodes 
&  Co.,  importers  and  manufacturers  of  felts, 
pumice  stone,  sponges,  etc.,  was  held  last -week 
at  the  company's  offices,  157  West  Austin  ave- 
nue, all  employes  and  salesmen  west  of  Buffalo 
being  present.  The  percentage  of  profit  divided 
among  the  employes  was  increased,  resulting  in 
some  receiving  20  per  cent,  of  their  salary  as 
a  bonus,  depending  upon  the  length  of  service. 
The  Eastern  division  held  their  banquet  at  the 
Hotel  Martinique,  the  same  division  of  profits 
being  made  as  in  the  West. 

President  Murphey  stated  that  1916  business 
almost  doubled  the  business  of  the  preceding- 
year,  which  success  was  due  to  the  service  that 
the  firm  was  able  to  render  customers  under 
the  most  trying  conditions  that  business  has  ever 
encountered. 


Thomas  R.  Johnson,  who  was  formerly  office 
manager  of  the  Chicago  wholesale  division  of 
the  Sonora  Corp.,  is  now  manager  of  the  talk- 
ing machine  department  of  the  Ashland  Manu- 
facturing Co. 


DEATH  OF  EDWARD  C.  PLUME 

Weil-Known  Trade  Advertising  Man  Passes 
Away  in  Chicago— Had  Enjoyed  a  Wide 
Experience  in  the  Piano  and  Talker  Trade 


Edward  C.  Plume 

Plume  was  born  in  Jacksonville,  Fla.,  in  1871. 
Early  in  life  he  went  to  the  Pacific  Coast  and 
later  studied  law  in  the  University  of  California. 
Preferring  a  commercial  career,  he  became  asso- 
ciated with  the  San  Francisco  branch  of  the 
Columbia  Graphophone  Co.,  and  for  a  number 
of  years  traveled  the  far-western  territory  in  its 
interests.  About  1904  he  came  to  Chicago  as 
western  wholesale  manager  for  the  company. 
This  position  he  successfully  filled  until  1910, 
when  he  resigned  and  became  manager  of  the 
C.  D.  Zimmerman  Advertising  Co.  In  1911  he 
organized  the  Edward  C.  Plume  Co.,  creators  of 
advertising  service  for  retail  merchants,  and  was 
its  president  until  recently,  when  he  was  com- 
pelled to  resign  on  account  of  ill  health.  The 
business  of  the  company  is  being  continued 
without  change  in  charge  of  the  men  who  have 
been  actively  associated  with  Mr.  Plume  since 
the  inception  of  the  business.  The  deceased  was 
a  man  of  peculiarly  attractive  personality  and 
had  hosts  of  friends  in  the  talking  machine  trade. 

He  was  a  thirty-second  degree  Mason  and  a 
member  of  Olympia  Lodge,  864,  A.  F.  &  A.  M., 
the  Oriental  Consistory  and  the  Mystic  Shrine. 
He  was  also  a  member  of  the  Illinois  Chapter  of 
the  Sons  of  the  American  Revolution,  the  Order 
of  the  Cincinnati,  the  Chicago  Advertising  Asso- 
ciation and  other  organizations. 


He  is  survived  by  his  widow  and  a  son,  Gil- 
ford W.  The  funeral  services  were  held  under 
Masonic  auspices  at  the  chapel  at  4227  Cottage 
Grove  avenue,  and  the  interment  was  at  Oak- 
woods  Cemetery. 


Chicago,  III.,  January  8.— Edward  C.  Plume, 
widely  known  in  the  piano  and  talking  machine 
trades,  died  at  his  home  at  6134  Greenwood 
avenue,  this  city,  on  Monday,  December  18.  Mr. 


NEW  SEVEN=INCH  RECORD 

Placed  on  Market  by  Paroquette  Record  Mfg. 
Co. —  Hill  and  Dale  Type  —  Well-Known 
Artists  Listed  in  Supplements — Prominent  Re- 
cording Experts  Associated  with  Company 


The  Paroquette  Record  Mfg.  Co.,  47  West 
Thirty-fourth  street,  New  York,  has  just  placed 
on  the  market  the  "Par-O-Ket"  record,  a  new 
seven-inch,  double  disc  record,  which  has  been 
in  course  of  perfection  the  past  year.  This 
record  is  cut  hill  and  dale,' and  the  first  list  issued 
by  the  company  contains  recordings  by  such 
well-known  artists  as  Henry  Burr,  Collins  and 
Harlan,  Arthur  Campbell,  Louise  and  Ferara, 
Irving  Gillette  and  others.  The  February  list 
will  present  recordings  by  Louise  McMahon, 
Rose  Bryant  and  Grace  Nash,  all  of  whom  have 
attained  popularity  in  talking  machine  circles. 

John  Kaiser,  one  of  the  veterans  of  the  talking 
machine  industry,  and  previously  associated  with 
some  of  the  leading  manufacturers,  is  superin- 
tendent of  the  Par-O-Ket  laboratory.  The  com- 
pany's factory  and  laboratory  are  located  in  the 
Bush  Terminal  Building,  Brooklyn,  N.  Y.,  and 
although  6,500  square  feet  of  space  have  been  oc- 
cupied for  some  months  past,  it  has  been  found 
necessary  to  considerably  enlarge  the  general 
manaufacturing  facilities,  and  4,500  square  feet  of 
additional  space  will  be  occupied  by  the  com- 
pany this  month.  Walter  Rogers,  for  fifteen 
years  with  the  Victor  Co.,  is  musical  direc- 
tor of  the  .Paroquette  Record  Mfg.  Co.;  Arthur 
P.  O'Brien,  well-known  in  general  merchandis- 
ing circles  is  president,  and  H.  W.  Pratt,  con- 
nected with  a  well-known  exporting  house,  is 
secretary  and  treasurer. 

The  company  will  merchandise  Par-O-Ket  rec- 
ords along  the  lines  that  have  been  accepted  as 
the  best  principles  of  record  merchandising. 
,The  retail  price  will  be  25  cents. 

Mr.  O'Brien  has  announced  the  appointment 
of  the  following  jobbers:  Enterprise  Music  Co., 
New  York:  J.  A.  Foster  Music  Co.,  Chicago,  111.; 
Brown  Specialty  Mfg.  Co.,  Chicago,  111.,  and 
Howard  D.  Thomas,  Seattle,  Wash. 


HOFFAY  PHONOGRAPH  READY 

Announcement  was  recently  made  by  Joseph 
Hoffay,  president  of  the  Hoffay  Talking  Ma- 
chine Co.,  Inc.,  500  Fifth  avenue,  New  York, 
that  the  perfected  Hoffay  airtight  phonograph 
is  now  ready  for  dealers'  inspection.  The 
Hoffay  line  ranges  in  price  from  $75  to  $250, 
which  includes,  five  models.  Mr.  Hoffay,  in 
speaking  of  his  proposition,  said:  "All  the  f  cap- 
tures of  the  Hoffay  airtight  phonograph  are  pro- 
tected by  patents  pending  and  granted,  and  as 
these  features  are  carried  exclusively  by  the 
Early  deliveries  are  promised. 


THE  PATHE  LINE  IN  THE  SOUTH j 

This  company  is  equipped  to  give  dealers  in  the  South]  Real 
service  in  handling  the  Pathe  Line. 

We  do  not  take  the  dealer's  order  and  let  him  shift  for  himself,  but 
assist  him  in  selecting  his  merchandise,  selling  it  and  keeping  it  sold. 
Let  us  send  you  our  proposition,  for  1917  will  be  a  Pathe  year 

ARMSTRONG  FURNITURE  COMPANY,  Pathe  Distributors 


59  NORTH  MAIN  STREET 


MEMPHIS,  TENNESSEE 
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Another  Successful  Van  Veen  Installation 

Yours  Can  Be  Just 
as  Attractive 

Van  Veen  Bed-Set  Sectional 
Booths  can  be  erected  as  easily 
as  a  bed  (no  skilled  labor  re- 
quired). Booths  shipped  on 
short  notice  anywhere.  Room 
sizes  any  multiple  of  3  feet. 
High  grade  finish,  will  match 
your  sample  if  desired.  Sound 
proof  construction.  Mail  your 
requirements  for  prices  and 
descriptive  circulars. 

WE  DESIGN  and  BUILD 
COMPLETE  INTERIORS 


Van  Veen  Interior  in  Store  of  I.  Zion,  2300  Broadway,  New  York 


ARTHUR  L.  VAN  VEEN  &  CO.,  Marbridge  Building,  Broadway  and  34th  Street,  New  York 


NEW  HEINEMAN  CATALOG 

Lists  and  Illustrates  All  Motors  in  This  Line — 
Arranged  to  Be  of  Practical  Value  to  All 
Members  of  the  Trade — President  Heineman's 
Interesting  Introductory  Comments 


The  Otto  Heineman  Phonograph  Supply  Co., 
25  West  Forty-fifth  street,  New  York,  has  just 
issued  a  new  catalog  which  is  one  of  the  most 
complete  and  valuable  publications  that  has  ever 
been  issued  by  a  motor  manufacturer.  This 
book  can  be  used  to  excellent  advantage  by 
all  members  of  the  trade,  and  from  cover  to 
cover  it  is  filled  with  practical  information  rela- 
tive to  every  type  of  Heineman  motor. 

The  various  types  of  motors  in  the  "Motor  of 
Quality"  line,  manufactured  by  the  Otto  Heine- 
man  Phonograph  Supply  Co.  are  adequately  il- 
lustrated, one  page  being  devoted  to  the  photo- 
graph of  each  motor,  together  with  a  brief  de- 
scription of  the  qualities  of  that  particular 
motor,  and  the  use  for  which  it  is  best  adapted. 
Facing  this  illustration  is  a  group  picture  of 
the  parts  comprising  the  motor  on  the  facing 
page,  accompanied  by  a  list  which  gives  the  part 
number,  its  description,  and  the  quantity  used 
per  motor. 

All  of  the  motors  in  the  Heineman  line  are 
handled  in  this  manner,  while  the  last  two  pages 
give  a  general  description  of  some  of  the  most 
popular  types  of  sound  boxes  manufactured  at 
the  Heineman  factory.  The  arrangement  and 
make-up  of  this  catalog  makes  for  convenience 
in  handling,  and  the  book  as  a  whole  indicates 
the  remarkable  success  which  the  Heineman 
motor  has  achieved  in  the  short  period  of  two 
years. 

An  interesting  two-page  introductory,  signed 
by  Otto  Heineman,  president  of  the  Otto  Heine- 
man  Phonograph  Supply  Co.,  reads  in  part: 

"The  ever-growing  popularity  of  all  Heine- 
man  products  is  the  most  gratifying  testimonial 
to  our  untiring  efforts  to  produce  that  standard 
of  efficiency  which  is  the  Hall  Mark  of  all  our 
goods. 

"It  is  therefore  with  particular  pleasure  that 
we  present  to  the  trade  our  1917  catalog,  illus- 
trating and  describing  the  various  styles  of 
motors,  tone  arms  and  sound  boxes  manufac- 
tured by  this  company.  The  illustrations  show 
in  detail  the  motors  manufactured  at  our  fac- 
tory in  Elyria,  O. 

"Heineman  motors  are  the  result  of  long  years 
of  experience  and  exhaustive  experimental  and 
scientific  study.  The  Heineman  type  of  motor 
has  been  manufactured  continuously  since  1902, 
and  many  millions  are  in  constant  use  in  all 
parts-  of  the  world,  giving  permanent  and  posi- 
tive satisfaction. 

"The  tone  arms  and  sound  boxes  manufac- 
tured by  this  company  are  of  the  finest  construc- 
tion, and  manufactured  of  the  very  best  mate- 
rial. Our  sound  box  produces  the  most  won- 
derful tone  reproduction,  and  the  tone  arms  are 
designed  and  constructed  in  such  a  manner  as 
to  ensure  the  very  best  results. 


"The  motor  is  the  heart  and  life  of  the  tal'k- 
ing  machine.  It  is  advisable,  therefore,  to  use 
the  very  best  for  your  talking  machine. 

"Having  been  amongst  the  pioneers  of  the 
world's  phonographic  trade,  Heineman  motors 
are  to-day  a  byword  for  everything  that  means 
perfection,  and  it  is  our  aim  to  jealously  guard 
this  leading  position. 

"In  our  experimental  department  the  best  en- 
gineering brains  of  the  phonographic  world  are 
constantly  engaged  devising  and  evolving  new 
features  to  be  incorporated  in  our  equipment, 
and  after  numerous  years  of  manufacture  in  this 
line,  we  have  no  hesitancy  in  urging  you  to  se- 
lect your  equipment  from  the  catalog  herewith, 
and  join  the  number  of  phonograph  manufac- 
turers who  are  producing  successful  talking  ma- 
chines by  using  the  Motors  of  Quality.  In- 
stall Heineman  motors  in  your  talking  machines 
and  your  phonographs  will,  without  question, 
give  positive  satisfaction  to  the  consumer." 

CLOSING  HEALTHY  1917  TRADE 

Williamsport,  Pa.,  January  8. — The  Rishell 
Phonograph  Co.,  of  this  city,  reports  the  closing 
of  a  very  satisfactory  year,  and  considering  the 
fact  that  the  "Rishell"  phonograph  has  been 
on  the  market  but  a  short  while,  the  company 
has  every  reason  to  feel  proud  of  the  record 
which  it  has  made  in  this  period.  Live-wire 
dealers  have  been  established  throughout  the 
country,  and  the  quality  principle  along  which 
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the  company  has  worked  in  the  manufacture  of 
"Rishell"  phonographs  has  resulted  in  the  ac- 
quisition of  an  unusually  high-grade  represen- 
tation. 

Ralph  T.  Smith,  secretary  and  treasurer  of 
the  company  is  enthusiastic  regarding  the  out- 
look, and  is  making  plans  for  a  healthy  spring 
trade.  The  "Rishell"  salesmen  are  now  out  in 
their  respective  territories,  and  their  orders  in- 
dicate a  keen  activity  all  along  the  line. 


GIVE  DINNER  TO  CARL  H.  WILSON 

General  Manager  of  Thos.  A.  Edison,  Inc., 
Honored  by  Traveling  Representatives  of  the 
Phonograph  Division  at  Lively  Affair 


Newark,  N.  J„  January  8. — Carl  H.  Wilson, 
general  manager  of  Thos.  A.  Edison,  Inc.,  was 
the  guest  of  honor  at  a  dinner  given  on  Thurs- 
day evening  at  the  Coleman  House,  West 
Orange,  by  the  traveling  representatives  of  the 
phonograph  division  of  the  company.  Wm. 
Maxwell,  first  vice-president  of  the  company, 
and  manager  of  the  phonograph  division,  pre- 
sided as  toastmaster,  and  the  heads  of  the  va- 
rious departments  of  the  Edison  plant  were 
among  those  present.  Eugene  H.  Phillips  was 
chairman  of  the  committee  on  arrangements. 


REPRODUCER  AROUSES  INTEREST 

"The  Voice  of  the  Talking  Machine"  is  the 
title  of  an  interesting  booklet  issued  by  the 
Wilson-Laird  Phonograph  Co.,  New  York,  in 
behalf  of  the  Bliss  reproducer,  which  it  manu- 
factures. This  brochure  discusses  in  detail  the 
necessary  attributes  of  the  successful  repro- 
ducer, pointing  out  just  how  the  Bliss  repro- 
ducer makes  for  tone  quality  and  clearness  of 
articulation.  C.  L.  Stephenson,  president  of 
the  company,  states  that  the  company's  first 
announcement  of  the  new  reproducer,  has 
evoked  considerable  interest,  many  dealers  and 
music  lovers  having  tried  out  the  new  repro- 
ducer, and  found  its  use  very  satisfactory. 


The  D.  W.  Lerch  Co.,  Canton,  O.,  has  been 
incorporated  with  a  capital  stock  of  $75,000  to 
deal  in  musical  instruments  by  D.  W.  Lerch, 
Clarence  G.  Herbruck,  H.  E.  Black,  H.  L.  Alex- 
ducer,  and  found  its  use  very  satisfactory  in 
every  particular. 

The  Hartman  Music  Shop,  Beloit,  Wis.,  suf- 
fered damages  of  several  hundred  dollars  by  fire 
last  week. 
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Efficiency  Service 

VICTROLAS 

S.  B.  Davega  Co. 

I  Announce  that  they  now  j 

occupy  the  entire  building  at 

831  Broadway,  New  York  j 

Quadrupling  their  former  facilities 

VICTOR  RECORDS  | 

Enormous  Stocks  Instant  Deliveries 
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THE   TALKING   MACHINE  WORLD 


A-2104— another  Al  Jolson  Columbia  rec- 
ord in  the  list  for  February  (out  January 
20th)— another  chance  for  profit  in  featuring 
records  by  this  best  of  all  American 
comedians. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


E.  N.  BURNS  BACK  AT  HIS  DESK 


Vice-President  of  Columbia  Graphophone  Co. 
Resumes  Duties  After  a  Serious  Illness — Wel- 
comed by  Executive  and  Recording  Staffs — A 
Leader  in  Columbia  Co.'s  Wonderful  Growth 


Edward  N.  Burns,  vice-president  of  the  Co- 
lumbia Graphophone  Co.,  New  York,  returned 
to  his  desk  recently  after  an  absence  of  several 


The  World  in  hoping  that  he  will  find  1917  a 
happy  and  prosperous  year,  and  that  Christmas 
day  of  this  year  will  find  him  enjoying  the  best 
of  health  and  spirits. 

Upon  Mr.  Burns'  return  to  the  executive  of- 
fices of  the  Columbia  Co.  in  the  Woolworth 
Building,  New  York,  he  was  welcomed  with 
a  large  basket  of  roses,  standing  over  five  feet 
in  height.  When  he  visited  the  company's  re- 
cording laboratories  at  102  West  Thirty-eighth 
street,  New  York,  he  was  presented  with  a  costly 
umbrella  and  an  elaborately  engraved  gold- 
headed  cane,  these  presentations  indicating  the 
high  esteem  in  which  Mr.  Burns  is  held  by  every 
member  of  the  company's  staffs. 

Edward  N.  Burns  is  one  of  the  foremost  mem- 
bers of  the  country's  talking  machine  industry, 
and  is  generally  recognized  as  a  leader  in  the 
industry's  financial,  export  and  recording  divi- 
sions. For  a  number  of  years  past  he  has  con- 
centrated on  the  export  and  recording  branches, 
devoting  the  major  part  of  his  time  the  past 
year  or  two  to  the  latter  work.  He  is  popular 
in  all  sections  of  the  country,  and  is  looked  upon 
as  having  been  one  of  the  prime  factors  in  the 
remarkable  success  of  the  Columbia  Grapho- 
phone Co. 


MUSIC  LECTURE  ILLUSTRATED 


Edward  N.  Burns 

months,  due  to  illness,  having  been  obliged  to 
undergo  an  operation  which  resulted  very  satis- 
factorily. 

For  many  years  past,  members  of  the  talking 
machine  trade  throughout  the  world  have  re- 
ceived a  message  of  good  cheer  and  kind  wishes 
from  Mr.  Burns  during  the  Christmas  season 
of  the  year,  but  owing  to  his  illness  the  1916 
message  was  missing,  and  its  loss  occasioned 
many  regrets.     Mr.  Burns'  many  friends  join 


APPOINTED  OFFICE  MANAGER 

The  Sonora  Phonograph  Corp.,  New  York, 
announced  this  week  the  appointment  of  John 
T.  Pringle  as  office  manager.  Mr.  Pringle  is 
an  expert  accountant  and  systematizer,  and  un- 
der his  direction,  Sonora  office  activities  will 
be  on  a  plan  with  the  office  divisions  of  the 
leading  •  industrial  concerns  throughout  the 
United  States. 

Fred  Zimmerman  has  been  appointed  traffic 
manager  of  the  Sonora  Phonograph  Corp.,  with 
jurisdiction  of  all  shipping,  etc.  Mr.  Zimmer- 
man has  made  a  careful  study  of  the  traffic  and 
freight  situation,  and  will  leave  no  stone  un- 
tunrned  to  give  Sonora  dealers  maximum  ef- 
ficiency in  their  deliveries.  W.'  H.  Kennedy 
has  been  appointed  assistant  to  Mr.  Zimmer- 
man. 


NOTICE  TO  VICTOR  JOBBERS  and 
Talking  Machine  Manufacturers 

You  will  be  glad  to  know  that  we  are  in  a  position  to  furnish  you  with  the  "Best  Record  Album' 
containing  Famous  Heavy  Green  Bristol  Paper  Envelopes  the  same  as  we  have  been  using  for  the 

last  ten  years. 

Despite  the  shortage  of  dyes,  green  paper  and  silk  cloth  you 
can  secure  our  patent  album  made  of  the  highest  grade  materials. 
Our  patent  envelopes  are  locked  in  metal. 
We  can  Guarantee  them  to  you  and  you  can  do  likewise  to 
your  customers. 

To  convince  yourself  give  us  a  small  order  and  let  us  prove 
all  we  say  is  the  truth. 

We  are  also  the  Sole  Manufacturers  of  the  now  "Famous 
Edison  Re-Creations  Album." 

Patented  and  Manufactured  hy 

THE  BOSTON  BOOK  CO.,  Inc. 


73  Broadway,  Brooklyn,  N.  Y. 


Factory,  103  Broadway 


Harold  D.  Smith,  of  Educational  Department  of 
Victor  Co.,  Gives  Interesting  Talk  On  Asiatic 
and  European  Music  in  Pittsburgh 


Pittsburgh,  Pa.,  January  4. — The  relation  of 
primitive  and  Asiatic  music  to  our  modern 
music  was  very  interestingly  shown  last  night 
in  the  Lecture  Hall  at  the  Carnegie  Institute. 
The  lecturer,  Harold  D.  Smith,  of  the  educa- 
tional department  illustrated  his  talk  on  the  Vic- 
trola  with  special  records. 

Beginning  with  American  Indians  he  showed 
the  primitive  origins  of  music,  dancing  and  lit- 
erature. The  records  were  made  by  a  few  of  the 
survivals  of  this  interesting  race. 

The  use  of  Indian  themes  was  shown  in  mod- 
ern music  by  Cadman  and  Herbert.  The  Ori- 
ental music  included  Chinese,  Japanese,  Korean 
and  Hindu  records  which  brought  out  the  fact 
that  the  celestial  mind  appreciates  color  of  in- 
struments primarily  rather  than  melody  and  for- 
mal constructions.  The  Arabian  music  has  di- 
rectly influenced  Spanish  composers  in  much  the 
same  way  as  has  Arabian  architecture.  All  these 
records  were  compared  to  modern  adaptations, 
chiefly  of  the  Russian  composers  who  have  had 
the  closest  contact  with  Asiatic  people. 

The  remainder  of  the  program  was  taken  up 
with  a  history  of  music  in  Europe  from  Greek 
times  down  to  Bach.  Mr.  Smith's  lecture  showed 
conclusively  that  the  history  of  music  needs  only 
these  vitalizing  illustrations  to  be  a  fascinating 
study  even  to  the  lay  mind.  The  use  of  the 
talking  machine  was  a  great  aid. 


FEATURING  THE  PATHEPHONE 

Page  Ad  in  Saturday  Evening  Post  Part  of  Na- 
tional Advertising  Campaign  to  Be  Conducted 
by  Pathe  Freres  Phonograph  Co. 


The  Pathe  Freres  Phonograph  Co.,  New  York, 
carried  a  full  page  advertisement  in  the  Decem- 
ber 30  issue  of  the  Saturday  Evening  Post 
which  was  a  splendid  example  of  a  combined 
prestige  and  sales  producing  ad.  This  adver- 
tisement featured  the  new  Pathe  record  by 
Lucien  Muratore,  the  world-famous  lyric  tenor, 
which  is  listed  in  the  January  supplement.  A 
photograph  of  Muratore  in  costume  gave  a 
personal  touch  to  this  section  of  the  page.  The 
other  half  of  the  advertisement  listed  the  new 
Pathe  records  for  January,  and  there  is  no 
doubt  but  that  the  use  of  this  list  in  a  national 
magazine  will  stimulate  the  sales  of  these  rec- 
ords and  general  Pathe  business  throughout 
the  country.  The  Pathe  January  list  is  represen- 
tative of  the  remarkable  strides  that  the  Pathe 
Co.  has  made  the  past  year,  as  this  list  includes 
recordings  which  are  certain  to  meet  with  a 
favorable  reception  everywhere. 

The  Pathe  Freres  Co.  has  completed  plans  for 
an  extensive  1917  national  magazine  campaign 
which  will  doubtless  produce  many  sales  of 
Pathe-phone  and  Pathe  discs  for  the  company's 
representatives. 


THE   TALKING   MACHINE  WORLD 


79 


JOSEF  PASTERNACK  WITH  VICTOR  CO. 

Noted  Orchestra  Conductor,  Formerly  with 
Metropolitan  Opera  Co.,  Becomes  Musical 
Director  for  the  Victor  Talking  Machine  Co. — 
Has  Some  Advanced  Views  of  Music 


An  important  announcement  made  by  the 
Victor  Talking  Machine  Co.,  and  which  will 
mean  much  in  the  further  and  future  artistic 
development  of  that  company's  record  product, 
is  to  the  effect  that  Josef  Pasternack,  formerly 
conductor  of  the  Metropolitan  Opera  Com- 
pany orchestra,  has  been  appointed  musical 
director  for  the  Victor  Co. 

In  making  the  announcement  the  Victor  Co. 


Josef  Pasternack 

states:  "For  sometime  the  Victor  Co.  had  de- 
termined upon  procuring  the  services  of  the 
director,  who  in  point  of  personal  achievements 
and  experience  should  rank  with  the  highest. 
After  much  deliberation,  negotiations  were 
begun  with  Josef  Pasternack,  who  possesses 
these  high  qualifications  in  superlative  degree." 

Not  only  does  Mr.  Pasternack  rank  high  in 
the  musical  world,  but  he  likewise  has  some  radi- 
cal ideas  regarding  the  value  of  various  forms 
of  music,  of  ragtime  for  instance,  that  are  not 
generally  held  by  those  who  lean  towards  music 
of  the  higher  sort.  In  an  interview,  Mr.  Paster- 
nack declared:  "Ragtime  is  the  most  original 
music  that  any  nation  possesses,  but  as  long  as 
we  haven't  the  composers  to  take  it  up  and  do 
something  with  it,  so  long  as  it  is  left  to 
'whistling'  composers,  it  will  not  arrive  at  any 
very  dignified  estate." 

His  faith  in  the  educational  value  of  the 
Victrola  lies  in  the  fact  that  in  the  case  of 
the  more  complicated  musical  works,  the  lay- 
man can  hear  them  repeated  over  and  over 
again  until  the  most  complex  passages  become 


familiar  to  him.  Mr.  Pasternack  also  makes 
the  interesting  claim  that  the  general  use  of 
the  talking  machine  has  increased  the  size  of 
concert  and  opera  audiences  by  at  least  50  per 
cent. 

In  addition  to  being  a  director  Mr.  Paster- 
nack ranks  high  as  a  composer  of  songs,  or- 
chestral and  operatic  works,  and  has  played 
every  instrument  in  the  orchestra  except  the 
harp.  He  possesses  a  wide  knowledge  of  human 
nature  and  its  needs  and  is  expected  to  find  a 
wide  range  for  his  talents  in  his  new  capacity. 
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MUSIC  USED  AS  AN  EYE  OPENER 


Manufacturer  Finds  Talking  Machine  Prevents 
Workers  From  Becoming  Sleepy 


Generally  the  business  world  takes  from  fif- 
teen minutes  to  half  an  hour  to  wake  up  in  the 
morning.  Workers  come  down,  some  still 
sleepy,  same  gaping,  some  grouchy,  some  dis- 
gruntled. Here  comes  an  idea  which  bids  fair 
to  eliminate  early  morning  darkness,  to  clear  up 
the  brow  and  make  smiles  in  place  of  frowns 
right  from  the  start  of  the  day.  The  idea  has 
come  into  being  on  Seventy-second  street,  New 
York,  in  the  factory  of  Wolf  Co.,  a  concern  mak- 
ing muslin  underwear.  At  the  stroke  of  the 
opening  hour,  a  phonograph  plays  a  smart, 
rattling,  quick-step  movement  that  makes  brilli- 
ant the  morning  air  and  sets  every  heart  beat- 
ing a  little  quicker,  dispelling,  as  fleet  as  light- 
ning, any  grouchiness  that  might  still  linger. 

The  plan  is  no  longer  an  experiment,  it  is  said, 
for  it  has  been  working  now  for  several  months 
and  the  difference  in  the  spirit  of  the  workers 
is  amazing  to  see. 


EDWIN  G.  SCHLOSS  GOES  A=CAMP1NG 


General  Manager  of  Schloss  Bros.  Spends  New 
Year  Holidays  on  Outing  in  Vermont 


After  an  extremely  busy  fall  season  Edwin  G. 
Schloss,  general  manager  of  Schloss  Bros., 
talking  machine  cabinet  manufacturers  of  New 
York,  entertained  a  party  of  his  friends  at  his 
camp  near  Rutland,  Vt.,  over  the  New  Year 
holidays.  Mr.  Schloss  declares  that,  although 
the  thermometer  registered  20  below,  the  party 
enjoyed  a  great  variety  of  winter  sports,  such 
as  snow  shoeing,  etc,  and  also  endeavored  to 
spoil  the  New  Year  for  some  rabbits.  One 
of  the  party  thought  a  pretty  striped  animal  with 
long  fur  would  prove  legitimate  game.  His 
clothes  are  buried  now. 

Myron  E.  Schloss,  president  of  the  company, 
will  start  in  a  few  days  for  a  short  Southern 
trip,  visiting  Philadelphia,  Washington,  Balti- 
more and  other  cities. 


J.  A.  DAVIS  VISITS  ALTAR  OF  HYMEN 

J.  A.  Davis,  of  the  Veeco  Co.,  electric  motor 
and  accessory  manufacturer  of  Boston,  Mass., 
stopped  in  New  York  last  week  long  enough  to 
announce  that  he  is  now  a  benedict,  having 
married  a  boyhood  friend  in  Boston  on  Jan- 
uary 3.  Mr.  and  Mrs.  Davis  are  now  on  their 
honeymoon  trip  to  Atlantic  City  and  points  South. 


INCORPORATED  WITH  $40,000  CAPITAL 
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Mahogany,  Golden  Oak,  Fumed  Oak,  Weathered  Oak. 
Nickel-plated  trimmings.  Lock  and  key.  Height,  33 
inches.  Top,  22J4xl954  inches.  Holds  192  twelve-inch 
records.  Matches  new  Victrola  IX.  Highest  type  of  cabi- 
net, both  in  construction  and  finish. 


WHY 

do  we  receive  so  many  re- 

ORDERS? 

Order  samples  and  you  will 

KNOW. 

SCHLOSS  BROS. 

Tel.  Columbus  7947 

637-645  Weit  55th  Street,  New  York 


FAVORITE  CO.  FEATURING  MOTOR 

During  the  year  1917  the  Favorite  Talking  Ma- 
chine Co.,  438  Broadway,  New  York  City,  will 
feature  their  No.  15  motor,  samples  of  which  are 
now  being  placed  with  the  manufacturing  trade. 
The  year  just  closed,  according  to  the  manage- 
ment, has  been  a  very  successful  one  as  far  as 
the  Favorite  products  are  concerned. 


Gabel's  Entertainer  Sales  Co.,  Chicago,  has 
been  incorporated  with  a  capital  stock  of  $40,000 
to  deal  in  musical  instruments  and  automatic 
mechanical  devices.  The  company  handles, 
among  other  things,  the  Gabel  Entertainer,  a 
talking  machine  which  permits  of  records  being 
played  in  succession  and  automatically. 


702 

702 — Mahogany,  Golden  Oak,  Fumed  Oak,  Weathered 
Oak.  Nickel-plated  trimmings.  Lock  and  key.  Rubber- 
tired  wheels.  Height,  30  inches.  Top,  17x2054.  Matches 
New  Victrola  IX.  Top  has  countersunk  holes  to  accom- 
modate rubber  bumpers  on  machine.  Moulding  on  top 
securely  fits  base  of  machine. 


CABINETMAfCH: 
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The  Trade  In  New  York  City  And  Vicinity 


The  local  trade  reports  the  closing  of  a  very 
satisfactory  January,  and  from  all  indications 
there  is  going  to  be  no  let  up  in  the  prosperity 
which  has  been  so  general  in  the  talking  ma- 
chine industry  the  past  year  and  a  half.  There 
continues  to  be  a  demand  of  machines  far  in 
excess  of  the  supply,  although  this  is  somewhat 
unusual  for  this  time  of  the  year.  The  shortage 
of  machines  is  general  and  the  scarcity  of  the 
types  retailing  from  $75  to  $150  is  more  pro- 
nounced than  the  other  classes. 

December  a  Banner  Month 

Without  an  exception  every  member  of  the 
talking  machine  industry  enjoyed  last  month 
the  greatest  business  in  history.  Manufacturers, 
distributors  and  dealers  all  report  the  closing  of 
a  phenomenal  holiday  business,  especially  with 


the  higher  priced  machines  and  the  better  class 
of  records.  The  tremendous  advertising  which 
was  used  by  the  talking  machine  manufacturers 
during  the  month  of  December  was-,  of  course, 
a  powerful  factor  in  stimulating  sales,  and  these 
campaigns  have  added  immeasurably  to  the 
prestige  of  the  various  manufacturers  and  to  the 
industry  as  a  whole. 

January  a  Big  Record  Month 
January  is  always  considered  a  splendid  rec- 
ord month,  and  this  month  to  date  has  proven 
no  exception  to  the  rule.  Record  business  is 
considerably  ahead  of  last  year  and  the  dealers 
are  making  plans  to  keep  their  record  depart- 
ments on  a  basis  which  will  enable  them  to 
secure  100  per  cent,  efficiency  in  their  sales. 
New  systems  have  been  installed  which  enable 
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the  dealer  to  give  maximum  service  to  custo- 
mers, and  at  the  same  time  give  him  facts 
and  figures  that  are  invaluable  when  reordering 
records.  Dealers  are  recognizing  the  fallacy 
of  letting  their  record  stocks  be  incomplete  in 
certain  sections  and  overstocked  in  others,  and 
are  placing  their  record  departments  on  a  profit- 
able and  sound  basis. 

1916  the  Best  Year  in  History 
"Nineteen-sixteen  was  the  best  year  in  our 
history,"  said  R.  F.  Bolton,  district  manager 
of  the  Columbia  Graphophone  Co.,  New  York. 
"Our  sales  totals  for  1916  showed  an  increase 
of  82  per  cent,  over  1915,  notwithstanding  that 
the  latter  year  was  unusually  fine.  The  only 
cause  for  regret  in  looking  over  1916  is  the  fact 
that  we  were  unable  to  fill  all  the  demands  for 
our  product,  but  judging  from  present  indica- 
tions we  are  going  to  be  able  to  take  care  of 
our  trade  for  1917  in  good  shape.  January  has 
started  in  very  actively,  and  the  sale  of  high 
priced  machines  continues  to  be  one  of  the 
pleasing  features  of  our  business.  The  demand 
for  records  is  still  greater  than  we  can  take 
care  of,  but  there  are  indications  that  within 
the  next  few  weeks  the  record  situation  will  be 
vastly  improved.  Records  are  running  very 
strong  on  the  higher  priced  selections,  the 
Lazaro  and  Barrientos  records  meeting  with 
remarkable  success.  The  campaign  that  we  have 
inaugurated  in  behalf  of  the  Barrientos  records 
is  producing  splendid  results  for  all  of  our 
dealers." 

Display  Cards  Produce  Sales 

Referring  to  general  business  conditions,  C. 
F.  Bruno,  of  C.  Bruno  &  Son,  Inc.,  New  York, 
Victor  distributors,  said:  "The  New  Year  has 
opened  up  very  satisfactorily,  and  the  dealers 
report  a  record  demand  that  is  far  ahead  of 
last  year.  Our  dealers  tell  us  that  our  display 
card  service  which  we  introduced  some  time 
ago  is  stimulating  the  sale  of  the  records  fea- 
tured on  the  cards,  and  that  they  can  trace 
many  sales  directly  to  the  display  of  these  cards. 
We  are  planning  to  continue  this  service  along 
artistic  lines,  and  the  cards  for  February  will 
be  unusually  attractive." 

Closed  Splendid  December  Business 

"We  are  all  delighted  with  the  business  that 
we  closed  during  the  holiday  season,"  said  Ray- 
mond Duncan,  of  the  Edison  Shop,  New  York 
(controlled  by  the  Phonograph  Corp.  of  Man- 
hattan). "Our  trade  was  remarkable,  and  al- 
though we  had  eight  salesmen  on  the  floor  dur- 
ing the  latter  part  of  December  we  frequently 
found  it  necessary  to  call  additional  help  from 
other  departments.  -  The  most  popular  seller 
was  the  'Official  Laboratory  Model'  retailing 
at  $250,  although  we  closed  many  sales  of  the 
more  expensive  art  models."  Visitors  to  the 
Edison  Shop  have  commented  with  interest  upon 
an  electric  non-set  stop  which  is  a  part  of  the 
equipment  of  the  art  models  of  the  Edison 
Diamond  Disc  phonographs  that  were  recently 
on  exhibition  at  the  Ritz-Carlton  Hotel,  New 
York.  This  stop  has  won  general  approval 
because  of  its  mechanical  merits. 

Enlarging  Pathe  Department 

Henry  D.  Pye  &  Co.,  the  well-known  Bronx 
furniture  store  which  has  been  handling  the 
Pathe  line  for  sometime  past  carried  on  an 
extensive  campaign  around  the  holiday  season 
in  behalf  of  Pathephones  and  Pathe  discs.  This 
campaign  stimulated  business  materially  and 
Manager  Gross,  of  the  Pathe  department,  has 
arranged  to  install  a  number  of  additional 
booths  in  order  to  take  care  ofT917  business. 
H.  S.  Kolle  Appointed  Manager 

Henry  S.  Kolle  has  been  appointed  manager 
of  the  Columbia  department  in  the  store  of 
. Spear  &  Co.,  22  West  Thirty-fourth  street,  New 
York,  one  of  the  city's  leading  furniture  houses. 
Mr.  Kolle  is  thoroughly  conversant  with  the  qual- 
ities of  Columbia  product,  as  he  was  formerly  a 
(Continued  on  page  82) 
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Columbia  dealer.  Spear  &  Co.  maintain  one  of 
the  most  attractive  talking  machine  depart- 
ments in  New  York,  and  have  been  very  success- 
ful with  the  Columbia  line  which  they  handle 
exclusively.  They  have  advertised  Columbia 
Grafonolas  and  records  extensively,  and  their 
prominence  in  the  trade  is  reflected  in  the 
steady  growth  of  their  Columbia  department. 
Activities  of  Efficiency  Department 

The  efficiency  department  of  the  New  York 
Talking  Machine  Co.,  Victor  distributor,  is  mak- 
ing plans  to  continue  the  excellent  work  which 
it  inaugurated  some  time  ago.  Display  cards 
and  flyers  are  included  in  this  service,  and  Feb- 
ruary's cards  will  be  devoted  to  several  Victor 
records  which  are  destined  to  be  ready  sellers 
in  the  popular  music  field.  One  of  the  flyers 
planned  for  early  distribution  will  feature  the 
song  hits  in  the  popular  musical  comedies  along 
Broadway. 

Recital  in  Church  Well  Attended 

An  Edison  re-creation  concert  was  held  Tues- 
day evening,  January  9,  at  the  St.  Andrew's 
Methodist  Episcopal  Church,  New  York,  under 
the  auspices  of  the  Edison  Shop.  The  artists 
at  this  recital  were  Miss  Ida  Gardner,  con- 
tralto; Arthur  Walsh,  violinist,  and  Harold  Ly- 
man, flutist,  all  of  whom  record  for  the  Edison 
Diamond  Disc  library.  Each  of  these  artists 
rendered  a  selection  in  company  with  the  Edi- 
son record  which  they  had  made.  The  recital 
was  well  attended,  and  served  to  emphasize  the 
musical  prestige  of  the  Edison  Diamond  Disc 
phonograph. 

Sold  100  Machines  in  Three  Days 

Jacob  Doll  &  Sons  are  featuring  the  Pathe 
line  extensively  in  all  of  their  local  stores,  and 
in  the  retail  warerooms  at  116  West  Forty- 
second  street,  New  York,  more  than  100  Pathe- 
phones  were  sold  in  the  few  days  before  Christ- 
mas. Frederick  Doll,  manager  of  this  store,  is 
enthusiastic  regarding  the  future  of  the  Pathe 
line  in  his  territory,  and  is  making  arrangements 
for  a  consistent  sales  campaign. 


MANOPHONE  OFFICES  AT  ADRIAN 

Clough  &  Warren  Co.  Take  Over  Good  Will 
and  Name  of  the  Manophone,  and  the  Mano- 
phone  Co.  Is  Formed  With  $500,000  Capital- 
Branch  Offices  to  Be  Maintained 


Majority  of  Talking  Machine  Dealers  in  That 
City  Report  an  Unprecedented  Volume  of 
Business — All  Lines  of  Machines  and  Records 
in  Demand — Prizes  for  Gorham  Salesmen 


After  an  unprecedented  volume  of  business 
during  the  month  of  December  the  talking  ma- 
chine dealers  of  Brooklyn,  N.  Y.,  have  found  the 
demand  for  talking  machines  and  records  has 
not  abated  to  any  considerable  extent  during 
the  first  ten  days,  of  the  new  year. 

Many  dealers  are  already  making  plans  to  en- 
large their  departments  or  warerooms  as  the 
case  may  be,  and  those  who  handle  talking  ma- 
chines exclusively  are  preparing  to  allow  greater 
space  than  ever  to  that  section. 

Hardman,  Peck  &  Co.  closed  a  very  heavy 
holiday  business  in  their  talking  machine  depart- 
ment, exceeding  any  previous  record  for  the 
holiday  period  by  over  IS  per  cent.  Hardman, 
Peck  &  Co.  hope  to  enter  their  new  location, 
47-51  Flatbush  avenue,  by  April  1,  and  ample 
accommodations  are  being  planned  for  their 
talking  machine  department.  Columbia,  Edison 
and  Pathe  are  all  carried  by  this  house,  and  the 
recent  sale  of  instruments  was  featured  by  the 
large  number  of  the  higher-priced  machines  de- 
manded. 

At  the  Pease  warerooms,  34  Flatbush  avenue, 
the  call  for  talking  machines  since  January  1, 
has  both  pleased  and  surprised  J.  B.  Cohen, 
manager  of  the  store,  who  was  led  to  remark 
that  it  looked  like  another  big'  year.  While 
the  demand  for  Victor  and  Columbia  machines 
has  been  good  the  after  holiday  demand  for 
records  has  contributed  largely  to  volume  of 
business  done. 

The  talking  machine  department  of  Otto 
Wissner,  Inc.,  55  Flatbush  avenue,  increased  their 
talking  machine  business  150  per  cent,  during 
the  past  year.  No  doubt  this  was  due  to  some 
extent  to  the  persistent  advertising  policy  in- 
augurated by  L.  C.  Lincoln,  advertising  man- 
ager of  the  company.    Although  the  talking  ma- 


Announcement  is  made  of  the  taking  over  of 
the  assets  and  good  will  of  the  Manophone, 
manufactured  by  the  James  Manoil  Co.  of  New 
York  and  Newburgh,  by  the  Clough  &  Warren 
Co.,  of  Adrian,  Mich.,  the  well-known  piano 
manufacturers.  A  new  company  has  been  in- 
corporated to  be  known  as  the  Manophone 
Corp.,  incorporated  under  the  laws  of  Michigan, 
with  a  capital  stock  of  $500,000,  the  executive 
offices  and  main  factory  of  which  will  be  at 
Adrian.  According  to  officials  of  the  company, 
the  consolidation  became  necessary  owing  to 
the  great  demand  for  the  Manophone  which  has 
been  increasing  rapidly  since  it  was  first  put 
on  the  market. 

The  new  arrangement  will  give  the  company 
greater  facilities  for  manufacturing  and  deliver- 
ing and  save  freight  for  the  dealer  as  with  the 
main  factory  at  Adrian  a  central  location  for 
distributing  purposes  has  been  acquired.  The 
Clough  &  Warren  Co.,  which  has  been  estab- 
lished since  1850,  has  always  held  an  enviable 
reputation  for  its  artistic  pianos  and  cabinet 
work  and  is  well  equipped  to  meet  the  re- 
quirements of  the  trade. 

Although  the  executive  offices  and  main  fac- 
tory will  be  at  Adrian,  branch  offices  will  be 
maintained  at  Newburgh,  N.  Y.,  84  Broadway, 
Detroit,  Mich.,  and  60  Broadway,  New  York, 
where  a  complete  line  of  the  Manophone  will 
always  be  displayed.  Owing  to  the  delay  in  the 
release  of  the  story  of  the  consolidation  the 
addresses  which  appear  in  the  Manophone  ad- 
vertisement on  page  30  of  this  issue  do  not  give 
the  main  office  as  Adrian.  All  communications, 
however,  should  be  addressed  there  in  future. 


chine  department,  which  is  on  the  second  floor, 
is  quite  large,  it  is  now  considered  necessary 
to  make  new  plans  and  arrangements  for  that 
department  during  the  ensuing  year  to  take 
care  of  the  demands  for  Victors  and  Sonoras. 

The  prize  which  had  been  offered  to  the  sales- 
men doing  the  most  business  during  the  month 
of  December  by  L.  H.  West,  manager  of 
Chas.  E.  Gorham,  Inc.,  finally  was  awarded  to 
Edward  Hart  and  John  Werner,  who  won  first 
and  second  prizes  in  the  order  named.  The 
Chas.  E.  Gorham  Co.  are  exclusive  Columbia 
dealers,  and  report  one  of  the  features  of  their 
holiday  business  was  the  heavy  sale  of  Colum- 
bia records.  Over  45  per  cent,  more  business 
was  closed  during  the  month  of  December  than 
was  done  in  the  same  period  the  year  previous. 
A  lease  on  the  warerooms  they  now  occupy 
was  taken  by  Chas.  E.  Gorham,  Inc.,  for  a  term 
of  years  starting  from  May  of  this  year. 

Roger  J.  Coughlin,  manager  of  the  Winter- 
roth  Piano  Co.,  59  Flatbush  avenue,  reported 
that  sales  of  Pathe  machines  were  very  heavy. 


NEW  WHOLESALE  REPRESENTATIVES 

Operaphone  Manufacturing  Corp.  Establishing 
Wholesale  Distributors  in  Many  Sections 


The  Operaphone  Manufacturing  Corp.  an- 
nounces the  appointment  of  a  number  of  whole- 
sale representatives  in  several  sections  of  the 
country  particularly  in  the  East  and  Middle 
West,  this  in  addition  to  the  establishment  of 
a  new  wholesale  headquarters  in  Chicago,  an- 
nounced in  another  section  of^he  World.  Ne- 
gotiations are  now  under  way  looking  toward 
the  establishment  of  still  more  distributors,  and 
.  it  is  expected  that  before  very  long  every  section 
of  the  country  will  be  covered  by  the  Operaphone 
Corp.  through  local  wholesale  agencies. 


The  Record  Manufacturing  Corp.,  New  Dorp, 
N.-Y.,  has  been  incorporated  with  capital  stock 
of  $6,000  for  the  purpose  of  manufacturing 
phonograph  disc  records,  buttons,  etc. 


Which? 


Which  phonograph  will  you  tie  up  to? 
Why  not  make  it  one  which  will  give  you 
a  bigger  chance  in  your  own  neighborhood, 
to  make  your  own  name  and  your  own 
business  the  most  important?  Why  not  a 
phonograph  which  provides  you  a  larger 
living  profit  for  the  same  quality  of 
product?  There  is  no  experiment  in  tying 
up  to  the  Grand  line.  Already  over  6,ooo 
machines  are  in  use.  Over  6oo  active  stores 
are  firm  allies  of  the  Grand  Phonograph. 
So  many  dealers  have  said  that  there  is  no 
doubt  but  that  the  Grand  Phonographs  have 
all  the  quality  of  phonographs  hitherto 
priced  at  double  their  cost. 

And  not  only  do  you  bring  into  your  shop 
a  splendid  line  of  phonographs,  but  with  a 
Grand  comes  a  regular  record  supply. 


"GRAND"  MODEL  D. 

Retail  price,  $75.00. 

Size:  1834"  wide,  20%"  deep. 

42J4"  high,  12"  turn-table. 

Finish:  Genuine  mahogany,  or  quartered 
Golden  Oak. 

Equipment:  Universal  tone  arm,  tone- 
modifier,  extra  heavy  double  spring 
worm  gear  motor. 

All  Metal  Parts  Heavily  Gold  Plated 


GRAND  PHONOGRAPH 

$15  to  $75 
and  EMERSON  RECORDS 

For  one  year  we  have  been  quietly,  you  might  say,  spreading  the  Grand  proposition  all 
over  the  country  and  proving  it  up.  Now  we  are  ready  to  come  out  in  a  big  dramatic 
way  to  help  our  dealers  sell  the  machines  in  their  own  shops,  and  our  plan  is  based  on 
a  kind  of  merchandising  that  our  dealers  have  said  they  want.  Now  is  your  chance  to 
line  up  with  the  Grand  Phonograph  and  the  Emerson  Records.  Ask  us  to  give  you 
full  information. 

GRAND  TALKING  MACHINE  CO.,  366  Adams  St.,  Brooklyn,  N.  Y. 
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Don't  wait  until  your  nearest  competitor  has  seen 
the  big  sales  there  are  in  the  Columbia  records  by 
the  Chicago  Symphony  Orchestra  before  you  start 
pushing  them.  A  new  one  in  the  February  Columbia 
record  list  (out  January  20th). 


(  Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone^Co 

Wool  wort  Si  Building,  New  York 


CONVENTION  OF  EMERSON  PHONOGRAPH  CO.'S  FORCES 

Members  of  Sales  Staff,  Including  Branch  Managers,  Discuss  Plans  and  Prospects  for  New  Year — 
Addresses  by  Messrs.  Wyckoff,  Emerson  and  Others — Association  Formed 


The  Emerson  Phonograph  Co.  held  a  conven- 
tion last  week  in  New  York.  Present  were  the 
members  of  its  sales  staff,  including  the  branch 
managers,  and  except  for  the  absent  Chicago 
and  San  Francisco  managers,  the  entire  force 
was  in  congress.  For  three  days  the  men  and 
women  compared  notes,  analyzed  talking  ma- 
chine conditions,  listened  to  the  new  Emerson 
plans,  and  formulated  as  a  result  of  their  ses- 
sions, one  of  the  most  extraordinary  sales  cam- 


Arthur  H.  Cushman,  general  sales  manager  for 
the  company,  was  the  first  speaker  at  the  meet- 
ing, his  subject  being,  "Looking  Backward  in 
1916,  and  Looking  Forward  to  1917."  Mr.  Cush- 
man handled  this  topic  masterfully,  injecting  a 
personal  touch  into  his  various  arguments  which 
made  a  deep  impression. 

Richard  D.  Wyckoff,  treasurer  and  general 
manager  of  the  company,  followed  with  an  ad- 
dress on  the  "Ideals  of  the  Emerson  Phonograph 


Gathering  of  Emerson  Phonograph  Co 's  Sales  Staff  in  New  York 


paigns  that  has  ever  emanated  from  the  sales 
force  upward. 

There  was  nothing  of  the  conventional  idea 
about  this  first  Emerson  sales  convention. 
Formalities  were  thrown  to  the  winds.  Men  met 
on  a  common  footing.  Ideas  which  the  least  of 
the  workers  had  been  dreaming  of  for  months 
•  came  to  light. 

While  internal  discussions  held  the  attention 
of  the  delegates  for  the  major  portion  of  the 
time,  what  is  of  most  interest  to  the  outside 
world,  is  the  attention  which  was  paid  to  the 
phonograph  and  record  dealers  and  their  prob- 
lems. As  a  result  of  the  general  document  of 
ideals  and  creeds,  the  men  have  gone  back  to 
their  territory,  imbued  with  a  spirit  that  must 
find  its  effect  in  service  »to  Emerson  dealers. 


Co.  and  Its  Plans  for  1917."  Mr.  Wyckoff  gave 
the  sales  staff  an  intimation  of  the  important 
plans  which  the  company  has  in  mind  for  the 
coming  year.  Victor  H.  Emerson,  president  of 
the  company,  related  some  of  his  experiences  in 
the  pioneer  days  of  the  talking  machine  busi- 
ness. B.  D.  Colen  delivered  an  address  on  the 
"Relation  of  the  Office  to  Production  and  Sales"; 
Edward  B.  Marks,  director  of  music,  discussed 
the  musical  development  of  the  Emerson  records 
and  other  informal  talks  were  given  during  the 
course  of  the  three-day  convention.  Hugo 
Reisenfeld,  director  of  the  Emerson  orchestra  in 
classical  music,  gave  a  lecture  using  his  orches- 
tra to  illustrate  the  different  types  of  classical 
music. 

At  the  close  of  the  meeting  the  "Emerson  Rec- 


WONDER  TALKING   MACHjINE  CO 

113-119  FOURTH  AVENUE,  (at  12th  Street),  NEW  YORK 


MANUFACTURERS  OF 


WONDER  TALKING  MACHINES 


S-00  to  $25 


.00 


Write  for  Descriptive  Folder,  Advertising 
Material  and  Special  Dealers'  Proposition 


ord  Sales  Association"  was  formed  to  promote 
good  fellowship  and  aid  in  making  1917  a  ban- 
ner year  for  the  Emerson  Record.  The  officers 
of  this  club  are:  President,  O.  W.  Ray,  Boston 
manager;  vice-president,  William  B.  Jolley,  Phil- 
adelphia manager;  secretary,  E.  B.  Baehr,  New 
York;  treasurer,  Edward  Von  Bloedon,  New 
York  State  representative. 

The  Emerson  sales  force  was  organized  early 
in  June  of  last  year,  and  since  that  time  has 
made  a  wonderful  record  in  the  tremendous  vol- 
ume of  sales  produced  on  Emerson  records. 
The  company  has  been  many  times  oversold  in 
excess  of  its  production.  The  coming  year  sees 
the  Emerson  Co.  with  vastly  improved  facilities 
for  the  manufacturing  of  their  records  and  a 
great  effort  is  being  made  to  keep  the  produc- 
tion on  a  basis  with  the  sales  of  the  company. 


M.  STEINERT  CO.'S  WINDOW  DISPLAY 

In  Boston  Store  Commands  High  Praise  for  Its 
Effectiveness  and  Artistic  Conception 


Boston,  Mass.,  January  10. — Victor  goods  in 
the  hands'  of  the  M.  Steinert  &  Sons  Co.  these 
days  are  getting  admirable  publicity,  in  large 
part  through  the  artistic  and  attractive  window 
displays.  This  is  especially  true  of  the  large 
show  windows  at  the  Boylston  street  quarters, 
which  splendidly  lend  themselves  to  effective 
displays.  Merton  D.  Williams  has  had  a  con- 
spicuous part  in  the  arrangement,  and  the  dis- 
plays are  changed  quite  frequently  so  that  the 
passerby  is  constantly  finding  something  new 
nn  which  to  feast  his  eye.  Out-door  scenes,  the 
early  part  of  the  season,  gave  way  to  interiors 
as  the  cold  weather  came  on,  and  with  handsome 
window  hangings  and  floor  coverings  and  artis- 
tic furnishings  always  with  exclusive  types  of 
Victrolas  in  the  foreground  the  windows  are 
always  well  worth  studying. 


SENDS  NEW  YEAR'S  GREETING 

The  Condon  Autostop  Co.  sent  out  to  its  many 
friends  in  the  trade  one  of  the  most  distinctive 


^^e'll  crow  with  you 

for  the  hJew  Year 
"Y^Te'H  g'row  -with  you 
in  the  New  Year 
NOSEf  •» 

New  Year  "cards"  that  has  been  prepared  for 
sometime  past.  An  illustration  of  this  greet- 
ing, which  was  hand  painted  on  special  paper,  is 
shown  herewith. 


84  THE    TALKING    MACHINE  WORLD 


— when  you  are 
running  to  capacity 


DeCamp  &  Sloan,  Inc. 

Works,  420  Ogden  St.,  Newark,  N.  J.  New  York  Office,  141  Broadway 


This  organization  is  an  organization  of  men  and 
machinery  to  help  you  in  your  production.  To 
design  and  build  that  special  machine  for  you; 
to  make  dies  and  tools  for  you  when  your  tool 
room  is  working  to  capacity;  to  make  wood  pat- 
terns for  you,  to  do  manufacturing  for  you.  It  is 
an  auxiliary  factory  to  yours,  for  you  to  use  any 
or  all  departments  as  you  require,  for  as  long  as 
you  wish. 

It  is  an  organization  of  men  and  machinery  for 
you  to  use  when  your  factory  is  running  to  ca- 
pacity and  yet  certain  work  must  be  done  or  a 
financial  loss  incurred. 

How  this  organization  works  is  discussed  in  the 
Bulletin  "Factory  Cost  Plus  Proportionate  Profit."  | 

Write  for  your  copy  today.  B 
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MAKES  INTERESTING  ADDRESS 

Jos.  F.  Collins,  Sales  Manager  of  Pathe  Freres 
Co.,  Speaks  to  Sales  Forces  of  Prominent  In- 
stitutions Concerning  Dealer  Co-operation 


trade  the  Grand  Talking  Machine  Co.  calls  at- 
tention to  the  fact  that  it  has  made  arrange- 
ments whereby  "Grand"  dealers  will  be  supplied 
with  Emerson  records,  thereby  giving  the  com- 
pany's dealers  a  complete  machine  and  record 


Joseph  F.  Collins,  sales  manager  of  Pathe 
Freres  Phonograph  Co.,  New  York,  left  for 
Chicago  this  week  to  address  the  members  of 
the  sales  staff  of  the  W.  W.  Kimball  Co.  and 
the  Brunswick-Balke-Collender  Co.  on  the  sub- 
ject of  dealer  co-operation.  Mr.  Collins  re- 
cently addressed  a  convention  of  the  sales  force 
of  G.  Sommers  &  Co.,  St.  Paul,  Minn.,  and 
also  made  a  similar  talk  to  an  assembly  of  Hal- 
let  &  Davis  salesmen. 

All  of  the  concerns  mentioned  are  Pathe  dis- 
tributors, and  the  addresses  made  by  Mr.  Col- 
lins has  given  the  members  of  the  respective 
sales  forces  an  adequate  idea  of  the  unlimited 
possibilities  of  the  Pathe  proposition  and  a 
definite  plan  of  dealer  co-operation.  Mr.  Col- 
lins is  one  of  the  "veterans"  of  the  talking  ma- 
chine industry,  and  is  eminently  qualified  to 
discuss  the  wholesale  and  retail  merchandising 
of  talking  machine  products. 


MLLE.  MLIZIO  TO  RECORD  FOR  PATHE 

The  Distinguished  Operatic  Soprano  of  the 
Metropolitan  Opera  Co.  Has  Scored  a  Tre- 
mendous Hit  in  Her  Various  Roles  Since 
Her  First  Appearance  in  New  York  City 


The  Pathe  Freres  Phonograph  Co.,  New  York, 
announced  this  week  that  arrangements  had 
been  made  whereby  Mile.  Claudia  Muzio,  the 


and  judging  from  the  wonderful  success  of  her 
American  debut  she  will  shortly  be  recognized 
as  one  of  the  greatest  operatic  sopranos  on  the 
stage  to-day. 

The  Pathe  Freres  Co.  during  the  past  year 
has  consummated  arrangements  with  a  number 
of  world-famous  artists  who  will  record  exclu- 
sively for  the  Pathe  disc  library,  and  the  co- 
operation which  they  ar«  giving  Pathe  dealers 
has  resulted  in  a  country  wide  demand  for  Pathe 
records.  The  addition  of  Mile.  Muzio  to  the 
list  of  exclusive  Pathe  artists  is  one  of  the  most 
important  announcements  that  the  Pathe  Freres 
Co.  has  ever  made. 


MAGNOLA  MAKING  GOOD  PROGRESS 

Magnola  Talking   Machine  Co.,   Chicago,  Re- 
ports That  the  Demand  Is  Very  Heavy 


Chicago,  III.,  January  9. — The  Magnola  Talk- 
ing Machine  Co.,  this  city,  of  which  Otto  Schulz 
is  president,  reports  that  the  demand  for  their 
product  is  developing  at  a  most  satisfactory 
rate,  and  although  the  business  of  the  holiday 
season  taxed  the  capacity  of  the  company's 
plant  there  has  been  little  let  up  since  the  first 
of  the  year.  The  company  has  been  advertis- 
ing the  Magnola  talking  machine  very  strongly, 
making  excellent  use  of  the  picture,  "Watching 
the  Music  Come  Out,"  which  bids  fair  to  become 
a  recognized  trade-mark  of  the  Magnola,  and 
which  is  reproduced  in  natural  colors  as  a  sup- 
plement in  The  World  this  month. 


CLOSED  A  GREAT  YEAR'S  TRADE 

The  S.  B.  Davega  Co.,  831  Broadway,  New 
York,  Victor  distributors,  state  they  have  just 
closed  the  best  holiday  season  since  they  have 
entered  the  talking  machine  field.  Their  rec- 
ord situation  was  handled  much  better  this 
year  than  ever  before,  but  they  were  severely 
handicapped  by  their  inability  to  get  machines 
to  satisfy  the  wants  of  their  large  clientele.  The 
wholesale  department  now  covers  the  second, 
third  and  fourth  floors  in  addition  to  the  base- 
ment, all  of  which  is  devoted  exclusively  to 
the  wholesaling  of  the  Victor  products.  They 
look  forward  to  1917  being  still  greater  than 
the  year  just  closed  and  are  making  their  future 
plans  accordingly. 


INTRODUCE  THE  "GRAND"  LINE 


The  Grand  Talking  Machine  Co.,  Brooklyn, 
N.  Y.,  has  formally  announced  to  the  trade  its 
complete  "Grand"  line  of  machines,  ranging  in 
price  from  $15  to  $75  retail.  The  company 
states  that  it  has  already  made  arrangements 
with  60G  dealers  to  handle  the  "Grand"  line, 
and  that  more  than  6,000  machines  are  in  use. 
B,  Abrams,  head  of  the  company,  is  well  known 
in  the  talking  machine  trade,  having  been  asso- 
ciated with  several  prominent  manufacturing 
concerns.      In   its   first   announcement   to  the 


Mile.  Claudia  Muzio 

•noted  operatic  soprano,  will  record  exclusively 
for  the  Pathe  disc  library.  Her  first  recordings 
will  lie  issued  at  an  early  date,  and  will  in- 
clude several  of  the  selections  which  have  con- 
tributed to  her  remarkable  success. 

Mile.  Muzio,  who  is  a  member  of  the  Metro- 
politan Opera  Co.,  New  York,  made  her  Amer- 
ican debut  at  the  Metropolitan  Opera  House 
a  few  weeks  ago,  appearing  in  the  leading  role 
in  "Tosca."  She  received  a  tremendous  ova- 
tion at  the  close  of  the  opera,  and  the  leading 
musical  critics  referred  to  her  performance  as 
one  of  the  finest  that  has  been  heard  in  local 
operatic  circles  for  sometime  past. 

Mile.  Muzio  achieved  considerable  fame 
abroad  as  a  member  of  "La  Scala"  in  Milan, 


TELLS  OF  PROSPERITY  IN  CANADA 

Robert  Shaw,  the  prominent  talking  machine 
man  of  Winnipeg,"  Canada,  was  a  visitor  to  New 
York  last  week,  and  in  a  chat  with  The  World 
expressed  himself  most  enthusiastically  regard- 
ing conditions  "over  the  border."  He  reported 
greatly  increased  sales  of  talking  machines,  par- 
ticularly among  the  working  classes,  owing  to 
the  growth  of  the  temperance  cause  among  them 
and  the  large  wages  secured  through  activity 
in  the  industrial  field.  Mr.  Shaw  is  manager  of 
the  Columbia  graphophone  department  of  the 
Western  Fancy  Goods  Co.,  Ltd.,  which  is  the 
wholesale  general  agent  for  Manitoba,  Sas- 
katchewan and  Alberta. 


INCORPORATED 


A  certificate  of  incorporation  was  issued  by 
the  Secretary  of  State  at  Albany,  N.  Y.,  to  the 
Phonograph  Specialties  Manufacturing  Co.,  Inc., 
for  the  purpose  of  manufacturing  talking  ma- 
chines and  accessories.  The  capitalization  of 
the  concern  is  $10,000,  the  incorporators  being 
R.  N.  Weston,  S.  Slonin  and  M.  P.  Hoffman,  of 
New  York  City. 


A  Record  Year 

There  is  no  doubt  but  that  1917  will  be  a  "record"  year  for  Victor 
dealers  in  every  respect:  —  a  "record"  for  sales  totals,  a  "record"  for 
profits  and  a  "record"  in  the  "record"  department. 

G.  T.  Williams  Co.  Service 

Will  be  equipped. to  handle  every  phase  of  this  "record"  business.  If 
you  were  not  numbered  among  our  dealers  in  1916  let  us  show  you 
what  our  1917  service  will  mean  to  you. 

"Records"  will  be  one  of  our  specialties. 

2 1 7  Duf field  St.,  Brooklyn,  N.  Y 


G.  T.  Williams  Co.,  Inc. 


VICTOR  WHOLESALE 
EXCLUSIVELY 
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Otto  Heineman  Phonograph  Supply  Co. 


INCORPORATED 


25  WEST  45th  STREET,  NEW  YORK 
FACTORY,  ELYRIA,  OHIO 


Our  1917  Catalog 
is  off  the  press 


Write  for  Your 
Copy  to-day 


President. 
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FOES  OF  STEPHENS  BILL  ATTACK  FIXED  PRICES 

Attempt  to  Justify  Their  Opposition  to  Price  Maintenance  Bill  by  Criticizing  Methods  of  Mer- 
chandising Used  by  the  Victor  Co.— Arguments  Are  Specious  and  Illogical 

Washington, 


D.  C,  January  9. — Representa- 
tives of  the  music  trades  who  were  in  Wash- 
ington in  force  for  the  hearings  on  the  Stephens 
Bill,  at  the  end  of  the  week,  did  not  have  an 
opportunity  to  say  much  in  behalf  of  their  side 
of  the  controversy,  but  they  gained  an  intimate 
insight  into  the  arguments  that  are  being  used 
by  their  opponents.  And,  by  reason  of  the  fact 
that  the  foes  of  fair  prices  are  striving  to  make 
capital  out  of  the  prices  or  rather  the  margins 
allowed  on  certain  items  in  the  music  trade,  this 
peep  behind  the  scenes  has  been  highly  instruc- 
tive. 

President  E.  C.  Rauth,  of  the  National  Asso- 
ciation of  Talking  Machine  Jobbers,  headed  the 
delegation  that  appeared  in  favor  of  the  bill  and, 
true  to  their  promises  made  when  the  previous 
hearing  was  adjourned  in  the  middle  of  De- 
cember, almost  every  one  of  the  distributors  who 
were  present  on  that  occasion  reappeared  for 
the  current  session,  although  it  was  a  fore- 
gone conclusion  that  they  would  have  little 
opportunity  to  state  their  side  of  the  case,  this 
hearing  having  been  called  specifically  to  afford 
a  "last  chance"  to  opponents  of  the  bill.  The 
only  music  trade  executive  present  as  an  op- 
ponent of  the  measure  was  G.  Howlett  Davis, 
of  the  Standard  Music  Roll  Co. 

A  discussion  of  the  prices  and  profits  on  Vic- 
tor goods  was  injected  early  in  the  hearing,  the 
subject  having  been  brought  up  by  Edmond  E. 
Wise,  the  New  York  attorney,  who  is  acting  as 
counsel  for  R.  H.  Macy  &  Co.  in  its  present 
fight  with  the  Victor  Talking  Machine  Co.  in 
the  U.  S.  Supreme  Court,  and  who  appeared  at 
this  hearing  as  the  leading  spokesman  for  the 
National  Trade  Association.  He  started  with  a 
denunciation  of  the  Victor's  present  license  sys- 
tem and,  without  attempting  to  establish  any 
connection  between  this  subject  and  the  Ste- 
phens Bill,  argued  that  "you  cannot  take  prop- 
erty and  attach  to  it  a  provision  that  it  cannot 
be  transferred."  The  Victor  system  of  dis- 
counts was  also  disclosed  in  some  detail  to  the 
members  of  the  Congressional  committee  sitting 
in  judgment  on  the  Stephens  Bill. 

Whereas  the  main  line  of  argument  was  di- 
rected to  a  showing  that  a  cut  price  should  not 
necessarily  be  taken  to  indicate  a  reduced  per- 
centage of  profit  for  the  seller  there  ran  through 
the  presentation  of  the  case  by  Mr.  Wise  what 
appeared  to  the  average  auditor  to  be  a  thinly 
veiled  attack  on  the  size  of  the  margins  allowed 
on  Victor  goods. 

Further  attacking  the  Victor  margin,  the  rep- 
resentative of  Macy  declared,  "That  margin  is 
sufficient  for  the  most  inefficient  dealer,  and 
this  bill  is  sought  to  be  passed  to  level  all  down 
to  the  level  of  the  most  inefficient,  making  the 
public  pay." 

Another  aspect  of  this  same  insidious  attack 
was  disclosed  when  Percy  S.  Straus,  of  the  firm 
of  R.  H.  Macy  &  Co.  (a  witness  who  was  on 
the  stand  during  the  greater  part  of  the  day  on 
Saturday,  January  6)  attempted,  at  one  fell 
swoop,  to  prove  the  falsity  of  the  claim  that 
trade-marked  goods  have  not  been  advanced  in 
price  in  the  face  of  the  present  war  conditions, 
and  at  the  same  time  criticized  the  manufac- 
turers who  have  not  advanced  prices.  On  this 
latter  score,  the  Macy  executive  argued  that 
the  very  fact  that  a  manufacturer  has  not  ad- 
vanced his  prices  in  the  face  of  the  present 
exceptional  conditions  in  the  material  markets, 
and  the  rising  cost  of  doing  business  must  be 
accepted  as  proof  positive  that  he  has  been  mak- 
ing an  enormous  profit. 

Wanamaker  advertising  of  Victrolas  on  the 
installment  plan  was  made  the  text  for  an  ex- 
tended discussion  by  this  foe  of  fixed  prices. 
Not  mere  installment  selling  was  "played  up" 
a?  an  evil,  but  rather  the  new  Wanamaker  plan 
of  selling  Victrolas  on  monthly  payments  to 
customers  located  in  all  parts  of  the  country. 
Here  Mr.  Straus  took  the  role  of  the  friend 
of  the  small  merchant,  and  after  reading  to  the 
committee  extracts  from  the  latest  Wanamaker 


advertising  of  Victor  goods  declared  dramatic- 
ally "That  is  competition  that  no  small  dealer 
can  possibly  meet." 

He  also  undertook  to  analyze  the  significance 
of  the  Wanamaker  plan  of  extending  long  term 
credit  to  residents  of  all  parts  of  the  United 
States,  pointing  out  that  under  the  plan  of  pay- 
ing only  $5  or  $10  down,  full  two  years  would 
be  required  to  complete  payments;  citing  the 
delivery  of  the  instruments  without  additional 
expense  to  the  customer  anywhere  in  the  coun- 
try; and  commenting  on  the  liberal  concessions 
made  by  Wanamaker  in  the  matter  of  payments 
upon  records.  "I  don't  blame  Wanamaker," 
declared  Straus.  "He  is  right  if  he  can  afford 
to  do  it.  But  can  any  small  dealer  meet  that 
competition?" 

With  this  example  of  the  sale  of  Victor  goods 
at  list  prices,  with  no  extra  exaction  or  interest 
charge  on  the  deferred  payments  even  though 
such  payments  extend  over  so  lengthy  a  period 
as  two  years,  serving  as  an  illustration  for  his 
point  the  Macy  manager  cleverly  contended  that 
standardized  prices  such  as  would  be  author- 
ized by  the  Stephens  Bill  would  simply  have 
the  effect  of  denying  any  advantage  to  the  ulti- 
mate consumer  who,  by  self-denial  or  other- 
wise, paid  cash.  Mr.  Straus  declared  himself 
a  firm  advocate  of  the  principle  of  the  cash 
discount  for  the  merchant  and  the  jobber  just 
as  he  defends  the  justice  of  the  quantity  dis- 


count, but  he  was  solicitous,  it  seemed,  that  the 
ultimate  consumer  should  have  the  benefit  of 
the  same  system. 

But  in  the  very  breach  in  which  Mr.  Straus 
denied  that  advertising  should  be  allowed  to 
impute  especial  merit  to  an  article  as  compared 
with  the  non-advertised  article  he  was  found 
conceding  that  every  merchant  must  carry  ad- 
vertised goods.  He  denied,  with  some  bitter- 
ness the  truth  of  the  claim  that  no  merchant 
need  carry  any  merchandise  he  did  not  choose 
to  stock.  That  would  be  absolutely  true  no 
doubt,  in  his  estimation,  if  it  were  not  that  man- 
ufacturers took  advantage  of  advertising  to 
"force"  a  demand  for  their  goods.  "If  we  do 
not  have  them  people  will  go  next  door,"  he 
conceded.  All  of  which  was  doubly  interesting 
in  the  light  of  the  admission  by  Mr.  Wise, 
earlier  in  the  hearing  that  Victor  advertising 
was  unimpeachable. 

When  the  opponents  of  the  measure  had  com- 
pleted their  arguments  the  proponents  of  the 
bill  were  heard  in  rebuttal,  and  a  number  of 
valuable  arguments  were  presented  that  an- 
swered the  points  which  had  been  emphasized 
by  those  opposed  to  the  Stephens  Bill.  J.  New- 
comb  Blackman,  president  of  the  Blackman 
Talking  Machine  Co.,  Victor  distributors,  was 
one  of  the  speakers  in  favor  of  the  bill,  giving 
a  very  interesting  and  valuable  discourse  on 
the  salient  features  of  the  measure.  This  re- 
buttal terminated  the  hearing,  and  the  commit- 
tee announced  its  intention  of  giving  due  con- 
sideration to  all  the  arguments  which  had  been 
advanced. 


MISLEADING  ADVERTISING  CHARGED 


Milwaukee,  Wis.,  January  8. — F.  Leslie  Clark, 
advertising  manager  of  the  Milwaukee  Piano 
Manufacturing  Co.,  264.  West  Water  street,  was 
arraigned  before  Judge  George  E.  Page,  of  the 
District  Court  on  January  3  on  the  charge  of 
violating  the  Milwaukee  ordinance  prohibiting 
the  publication  of  misleading  advertising  matter. 
The  complainant  is  Paul  W.  Steitz,  secretary  of 
the  Better  Business  Bureau  of  the  Advertisers' 
Club  of  Milwaukee,  which  was  established  sev- 
eral months  ago  to  foster  clean  advertising. 

The  complaint  .charges  that  Mr.  Clark  caused 
to  be  published  in  behalf  of  the  Milwaukee  Piano 
Manufacturing  Co.,  advertisements  offering  for 
sale  the  $75  style  of  Victor  talking  machine  at  a 
cut  price  of  $56.  The  information  which  Mr. 
Steitz  claims  to  have  in  his  possession  is  that 
persons  who  responded  to  the  advertisements 
were  given  the  choice  of  Victor  machines  re- 


tailing at  the  list  price  of  $50  instead  of  $75. 

The  action  is  backed  by  the  Victor  Talking 
Machine  Co.,  Camden,  N.  J.,  which  has  a  well- 
defined  policy  concerning  the  sale  of  its  prod- 
ucts by  retail  dealers  at  fixed  prices. 

When  arraigned,  Mr.  Clark  pleaded  not  guilty, 
and  the  case  was  adjourned  for  one  week. 


ROY  J.  KEITH  ASSUMES  NEW  DUTIES 


Roy  J.  Keith,  whose  appointment  as  general 
manager  of  the  New  York  Talking  Machine 
Co.,  Victor  distributor,  was  announced  a  few 
weeks  ago,  arrived  in  New  York  January  8  to 
assume  his  new  duties.  Mr.  Keith  is  planning 
to  visit  the  company's  dealers  throughout  the 
East,  and  his  many  years  association  with  the 
Chicago  -Talking  Machine  Co.,  will  doubtless 
enable  him  to  co-operate  with  the  Victor  dealers 
in  this  territory  along  practical,  result  produc- 
ing lines. 


VEECO 


This  name  on  an  electric  talking  machine  motor  means  quality, 
superiority  and  efficiency. 

The  qualifications  of  a  successful  electric  drive  are :  sufficient  torque, 
quietness,  strength,  simplicity,  no  variation  in  speed  and  universal,  that 
is,  the  motor  should  run  with  equal  efficiency  on  either  alternating  or 
direct  current  without  changing  connections. 

All  of  these  and  many  other  important  features  are  found  in  Veeco 
motors. 

Veeco  motors  have  been  indorsed  by  the  highest  electrical  authorities 
in  the  U.  S.  A.  and  have  been  adopted  by  many  of  the  largest  manu- 
facturers now  entering  the  talking  machine  field. 

Many  dealers  are  meeting  with  success  in  handling  our  complete  unit 
for  installation  in  talking  machines  already  sold. 

A  high  grade  motor  for  high  grade  talking  machines. 

Write  us  at  once  unless  we  already  have  your  1917  contract. 

THE  VEECO  COMPANY 


248  Boylston  Street 


Boston,  Mass. 
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THE  KING  TALKING  MACHINE  CO 


Presents  the 


Model  250— Retails  at  $200. 
Finish:  Mahogany,  light,  dark  and  natural  wood  colors. 
Motor:  No.  16  Meisselbach,  playing  five  ten-inch  records 
with  one  winding.  Dimensions:  Height,  51 54  inches; 
width,  23  inches;  depth,  25^  inches.  Universal  tone-arm. 
Automatic  stop.     All  metal  parts  gold  or  nickel-plated. 


Li 


ine 


Harrolla  Equipment 

All  Harrolla  Cabinets 
are  manufactured  in  our 
own  factory,  thereby  re- 
ducing costs  to  a  mini- 
mum. We  are  using 
all  MEISSELBACH 

parts  in  every  machine, 
as  these  parts  are  the 
best  on  the  market. 

Every  Harrolla  machine 
is  guaranteed  absolutely 
or  money  will  be  re- 
funded. Two  Harrolla 
perfect  jewel  points  are 
furnished  with  every 
machine. 


Model  150 — Retails  at  $125. 
Finish :  Mahogany,  golden  oak,  fumed  oak, 
English  oak.  Mission  oak  and  silver  grey.  Motor, 
No.  16  Meisselbach,  playing  five  ten-inch  records 
with  one  winding.  Dimensions:  Height,  46^2 
inches;  width,  22  inches;  depth,  22  inches.  Uni- 
versal tone-arm.  Automatic  stop.  All  metal  parts 
nickel-plated.     Made  in  one  or  two  door  cabinets. 


The  Harrolla  line  is  no  experiment,  but  every 
machine  embodies  quality  in  every  detail,  cabinet, 
parts  and  tone. 

We  can  make  prompt  deliveries  of  all  styles,  and 
are  offering  the  trade  a  line  of  machines  that  will  fill 
every  requirement. 


Model  No.  75— Retails  at  $75. 
Finish:  Mahogany,  golden  oak.  fumed 
oak,  English  oak,  Mission  oak  and  silver 
grey.  Motor,  No.  12  Meisselbach,  playing 
three  ten-inch  records  with  one  winding. 
Dimensions:  Height,  42x/2  inches;  width, 
19  inches;  depth,  22  inches.  Universal  tone- 
arm.  Automatic  stop.  All  metal  parts 
nickel-plated.  Made  in  one  or  two  door 
cabinets. 


The  Harrolla 
dealer  will 
make  money  for 
this  line  is  here 
to  stay  and  is 
backed  by  a 
company  that 
is  financially 
strong. 


Model  No.  50— Retails  at  $50. 
Finish:     Solid  mahogany  or  oak.    Motor,  No.  10  Meissel- 
bach, playing  three  ten-inch  records.     Dimensions:  Height, 
16   inches;   width,    18  inches;   depth,   22   inches.  Universal 
tone-arm.    All  metal  parts  nickel  plated. 


Very  Liberal  Discounts  to  the  Trade.    Write  To-day  for  Proposition. 

KING  TALKING  MACHINE  CO.,  11  West  25th  St.,  NEW  YORK 
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CARELESSNESS  IN  SALESMANSHIP 


Certain  Type  of  Salesman,  in  This  as  in  Other 
Trades,  Actually  Makes  the  Observer  Ques- 
tion the  Ultimate  Value  of  Advertising 


"If  it  were  not  for  the  wonderful  results  that 
we  know  are  actually  produced  by  advertising, 
one  might  be  moved  to  regard  widespread  ad- 
vertising campaigns  in  the  light  of  something 
that  educated  the  dealer  to  be  simply  an  order 
taker  and  his  store  a  mere  supply  station.  There 
are  enough  dealers,  however,  in  all  lines  who 
believe  in  salesmanship  to  offset  those  who  are 
satisfied  to  go  the  easiest  way  and  supply  to 
the  public  only  that  which  it  asks  for." 

Thus  said  the  head  of  a  concern  engaged  in 
the  manufacturing  and  marketing  of  a  product 
in  the  talking  machine  trade,  a  product  that  is 
being  advertise'd  quite  extensively.  He  con- 
tinued: "The  great  problem  in  retail  selling  is 
to  get  the  customer  into  the  store.  All  kinds  of 
advertising,  including  the  window  display,  is  a 
guide  toward  that  end,  and  the  employment  of 
salesmen  instead  of  mere  boys  in  the  store,  is 
for  the  purpose  of  selling  the  customer  some- 
thing in  addition  to  what  he  has  come  in  to  buy. 

"If  I  go  into  a  live  haberdasher's  and  ask  for 
an  Arrow  collar,  the  clerk  calls  my  attention  to 
a  new  line  of  shirts  or  a  particular  style  of 
cravat  and  generally  sells  me  one  or  the  other. 
If  my  wife  goes  into  the  grocer's  and  asks  for  a 
can  of  Campbell's  soup  or  a  package  of  Uneeda 
biscuits,  the  grocer  nine  times  out  of  ten  will 
call  her  attention  to  some  other  special  offering 
for  that  day.  Under  these  conditions  why  should 
the  customer  go  into  a  talking  machine  store 
for  a  special  record  and  walk  out  again  with 
only  that  one  record?  Or  why  should  he.  start 
to  buy  a  certain  type  of  machine  without  having 
the  merits  of  better  types  explained  to  him? 

"A  friend  of  mine  recently  started  out  to  buy 
a  talking  machine  and  felt  that  $50  would  be 
about  the  right  price  to  pay.  He  went  into  what 
appeared  to  be  an  up-to-date  store  and  asked 
to  see  a  $50  machine.  The  salesman  showed 
him  one,  played  one  or  two  records,  and  closed 
the  deal  without  making  any  serious  effort  to 
persuade  my  friend  to  consider  a  more  elaborate 
model.  Shortly  afterward  this  friend  visited  the 
house  where  a  more  expensive  model  of  the 
same  make  was  installed,  and  discovered  that 
for  the  expenditure  of  a  few  dollars  more  he 
could  have  secured  one  of  the  larger  styles  with 
room  provided  for  records.  He  was  naturally 
put  out  that  the  salesman  did  not  afford  him  the 
opportunity  of  such  a  model  for  himself. 

"There  was  a  case  of  gross  carelessness  or 
ignorance  of  selling  principles.  The  prospect 
had  come  in  and  set  $50  as  his  figure,  simply 
because  he  wanted  some  basis  to  work  on  and 
thought  that  was  about  right.  The  salesman 
could  have  proven  just  as  well  as  his  friend  did 
that  a  more  expensive  model  was  what  was 
desired,  and  thereby  made  more  profit  for  the 
house  and  possibly  for  himself.  Instances  of 
this  kind  have  been  quite  frequent. 

"In  the  handling  of  records,  the  same  condi- 
tion also  exists  at  times.  I  have  seen  certain 
records  listed  and  gone  to  a  talking  machine 
store  to  purchase  one.  Once  there  I  have  made 
known  my  wants,  had  the  record  played  for 
me,  paid  for  it  and  taken  it  out  without  the 
salesman  going  so  far  as  to  offer  me  a  monthly 
supplement  for  my  perusal.  If  every  salesman 
is  busy  and  four  or  five  customers  waiting',  there 
is  some  excuse  for  this  lack  of  attention,  but 
where  the  salesman  is  at  leisure  and  lets  a  cus- 
tomer get  out  without  at  least  calling  his  atten- 
tion to  one  or  two  records  in  addition  to  the 
one  which  he  purchased,  it  is  nothing  sort  of 
criminal.  In  other  words,  the  millions  of  dollars 
spent  in  advertising  is  practically  wasted  so  far 
as  that  particular  salesman  is  concerned.  The 
advertising  has  brought  the  purchaser  into  the 
store,  but  the  salesman  has  refused  absolutely 
to  recognize  the  opportunity. 

"Supplements  are  published  and  placards  and 
hangers  printed  for  the  sole  purpose  of  influ- 
encing the  talking  machine  owners  to  buy  cer- 
tain records  each  month.    Were  it  not  for  the 


A  Bigger  Better  Business 


Wake  Up  Man 
Make  More  Sales 
File  Your  Records 

The  Ogden  Way 

Is  Unconditionally 
Guaranteed  by 

Your  Jobber 


SELLS 
FILES 
FINDS 


More  Records 


IN  THE  SHORTEST  TIME- 
IN  THE  SMALLEST  SPACE 

Order  Direct  Naming  Your  Jobber 
Rush  Orders  Shipped  From  Stock  after  Nov.  20th 
Will  pay  for  itself  during  the  rush 
1000's  of  satisfied  Dealers  our  reference 

ORDER  NOW— SAME  LOW  PRICE 

Patented — Patented — Patented 

Ogden  Sectional  Cabinet  Co. 

Lynchburg,  Va. 


Models  No.  1  and  No.  31. 
High  Grade  Cabinets  for  rec- 
ord parlors. 

Models  No.  2  and  No.  62. 
Low  in  price.  High  efficien- 
cy. Patented. 


fact  that  the  hanger,  being  inanimate,  is  not 
possessed  of  the  physical  ability  to  fill  an  order 
for  a  record,  the  hangers  might  as  well,  displace 
some  salesmen  in  more  than  one  store. 

"Fortunately,  the  average  run  of  better  class 
talking  machine  stores  are  thoroughly  modern 
in  equipment  and  particularly  methods,  but  that's 
the  rub.  With  all  these  shining  examples  be- 
fore them,  with  factory  representatives  and 
jobbers  pounding  away  on  the  subject  of  in- 
telligent salesmanship  and  with  The  Talking 
Machine  World  publishing  hundreds  of  good 
and  valuable  hints  for  the  live  salesman  in  the 


course  of  a  year,  it  is  hard  to  believe  that  there 
still  exists  a  class  too  indifferent  regarding  their 
own  future,  or  the  welfare  of  the  business,  to  take 
full  advantage  of  the  magnificent  opportunity. 


FIRE  CAUSES  DAMAGE 


The  plant  of  the  Melrose  Furniture  &  Cabi- 
net Co.,  at  82  Willow  avenue,  New  York,  was 
damaged  by  fire  last  week,  the  flames  spread- 
ing with  rapidity  through  the  building,  but  only 
damaging  some  of  the  finished  and  partly  fin- 
ished products,  the  machinery  escaping  damage. 


HiasiiHiiiHiaHiiHiaiiiiiiiiffl 


Tone-Arms,  Sound  Boxes, 
Turntables,  Needle  Cups,  etc. 


ALL  KINDS  OF  CABINET  HARDWARE 


PRESTO  PHONO  PARTS  are  made  in  the  best 
equipped  plant  in  the  East  devoted  to  the  manufacture  of 
phono  parts.  Automatic  machinery  and  high  speed  tools 
and  dies  guarantee  to  you  quality  in  all  departments  of 
manufacture. 


Write  today  for  samples  and  prices. 


REMEMBER — The  Presto  Specialty  Department  plans  and  manufactures  parts  of  individual 
design.  Here  capable  engineers  will  gladly  help  you  solve  your  part  problems — be  they  scientific 
or  mechanical.  Thev  will  show  you  the  Presto  way  to  produce  quality  die  castings  and  phono 
parts.    TELL  US  YOUR  NEEDS.    DO  IT  TODAY. 

PRESTO  PHONO  PARTS  CORPORATION 

Factory  and  Executive  Office  :  Sperry  Building,  Manhattan  Bridge  Plaza,  Brooklyn,  N.  Y. 
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DICTAPHONE  CONVENTION  CLOSES  WITH  BANQUET 

Sales  Force  of  Dictaphone  Division  of  Columbia  Graphophone  Co.  Entertained  at  Enjoyable 
Affair  at  Hotel  McAlpin — Marks  Close  of  Four-Day  Business  Session — Those  Present 

More  than  100  members  of  the  Dictaphone  staff,  and  served  to  promote  the  spirit  of  good- 
sales  staff  of  the  Columbia  Graphophone  Co.  fellowship  and  co-operation,  which  has  been 
were  the  guests. of  the  company  at  a  four  days'      such  an  important  factor  in  the  phenomenal 


men  showing  the  highest  sales  totals  during  the 
last  quarter  of  the  year,  but  when  the  figures 
for  this  period  were  tabulated,  the  totals  were 
so  remarkable  that  it  was  decided  to  have  every 
member  of  the  staff  attend  the  convention  as  a 
mark  of  the  company's  appreciation  of  their  ef- 
forts.   Dictaphone  business  during  October,  No- 


Members  of  Dictaphone  Division  of  Columbia  Graphophone  Co.  Entertained  at  Banquet  at  Hotel  McAlpin,  January  7 

convention  held  at  New  York,   starting  Jan-  growth  of  Dictaphone  business  during  the  year.     vember  and  December  reached  phenomenal  fig- 

uary  3.    This  convention  was  one  of  the  most  The  company  had  intended  originally  to  offer     ures,  and  December  sales  set  a  new  figure  for 

successful  and  enjoyable  ever  held  by  a  sales  this  trip  to  New  York  as  a  prize  to  the  sales-     this  particular  division  of  the  Columbia  activities. 


PICKERINGS 


PITTSBURGH,  PA 


PATHEPHONES 
and  RECORDS 


THE  KIND  OFSEggTrg 
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CABINETS 

This  factory  and  business  has 
been  reorganized  completely 
and  we  are  now  in  a  position 
to  supply  manufacturers  with 
all  styles  of  cabinets  in  any 
quantity,  and  dealers  with  a 
full  line  of  disc  record 
cabinets. 


We  have  enlarged  our  facil- 
ities greatly  and  are  planning 
to  give  every  member  of  the 
trade  real  service  and  co- 
operation. 


PLACE  YOUR  ORDERS 
NOW    FOR     19  17 


Nanes  Art  Furniture  Co. 

Grand  Street  and  East  River,  New  York 


Frank  Dorian,  general  manager  of  the  Dicta- 
phone division  of  the  Columbia  Graphophone 
Co.,  and  N.  F.  Milnor,  general  sales  manager, 
prepared  a  program  for  convention  week,  which 
provided  opportunities  for  valuable  business  dis- 
cussions, recreation,  a  visit  to  the  Columbia  fac- ' 
tory  and  general  get-together  gatherings.  The 
program  in  detail  was  as  follows:  Wednesday — 
Luncheon  at  the  Hof-Brau  House;  business 
session  at  the  Hotel  McAlpin;  beefsteak  dinner 
at  Reisenweber's.  Thursday — Business  session 
at  the  Hotel  McAlpin;  luncheon  at  the  Rotary 
Club,  Hotel  McAlpin;  business  session  at  the 
Hotel  McAlpin,  with  addresses  by  E.  D.  Gibbs, 
president,  New  York  Sales  Managers'  Club,  and 
C.  V.  Oden,  sales  expert,  Underwood  Typewriter 
Co.  Friday — Trip  to  the  Columbia  factory  at 
Bridgeport,  Conn.;  luncheon  at  Hotel  Stratfield, 
Bridgeport,  Conn. ;  theatre  party,  Century  The- 
atre. Saturday — Business  sessions  at  Hotel  Mc- 
Alpin; banquet  with  the  executives  of  the  Co- 
lumbia Graphophone  Co.  at  the  Hotel  McAlpin. 

The  banquet  on  Saturday,  which  marked  the 
close  of  the  convention,  was  one  of  the  most 
enjoyable  and  noteworthy  banquets  which  has 
been  given  by  any  division  of  the  talking  ma- 
chine industry  for  some  time  past.  Notwith- 
standing their  activities  the  past  week,  the  mem- 
bers of  the  Dictaphone  staff  were  keyed  up  to 
the  importance  of  the  occasion,  and  a  spirit  of 
"ginger"  and  camaraderie  was  apparent  through- 
out the  evening.  The  guests  at  this  banquet,  in 
addition  to  the  Dictaphone  forces,  included  a 
galaxy  of  Columbia  artists,  whose  Columbia 
records  are  popular  •  throughout  the  country; 
the  executives  and  department  heads  of  the  Co- 
lumbia Graphophone  Co.,  members  of  the  adver- 
tising, sales  and  executive  offices  and  several 
prominent  men  in  other  lines  of  business. 

The  gathering  of  Columbia  artists  was  one 
of  the  most  pleasing  features  of  the  banquet, 
and  these  artists  received  such  a  tremendous 
ovation  that  each  one  rendered  a  number  of  ad- 
ditional selections  which  were  not  included  in 
the  original  program.  In  fact,  they  remarked 
at  the  close  of  the  dinner  that  the  enthusiasm 
of  the  guests  enabled  them  to  surpass  themselves 
in  the  rendition  of  their  selections.  The  artists 
present  at  the  banquet,  all  of  whom  record  for 
the  Columbia  Co.,  were  Lucy  Gates,  Nannette 
Flack,  Sam  Ash,  James  Harrod,  Frederick 
Wheeler,  Michael  J.  O'Connell,  Louis  James, 
Andrea  Sarto  and  Charles  W.  Harrison.  G.  C. 
Jell  and  A.  E.  Donovan  were  responsible  for 
this  part  of  the  program. 

N.  F.  Milnor,  general  sales  manager  of  the 
Dictaphone  forces,  acted  as  toastmaster,  and 
filled  this  important  role  with  an  eloquency  and 
wit,  which  contributed  materially  to  the  enjoy- 
ment of  the  evening.  His  personal  acquaint- 
ance with  each  and  every  speaker  enabled  him 
to  give  an  individual  touch  to  his  introductions 
which  made  a  decided  "hit"  with  the  guests. 
Lester  L.  Leverich,  of  the  Columbia  advertis- 
ing division,  wrote  the  special  songs  for  the 
evening,  which  were  sung  with  enthusiasm  and 
fervor. 

Two  of  the  most  interesting  addresses  were 
made  by  George  Edward  Smith,  president  of 
the  Royal  Typewriter  Co.,  and  F.  E.  Van  Bus- 
kirk,  vice-president  of  the  Remington  Type- 
writer Co.  These  talks  were  followed  by  im- 
promptu and  timely  addresses  by  Edward  N. 
Burns,  F.  J.  Warburton,  H.  L.  Willson,  C.  W. 
Woodrop.  J.  P.  Bradt,  R.  F.  Bolton,  J.  C.  But- 
ton, R.  Cabanas,  Frank  Dorian,  A.  C.  Erisman, 
W.  L.  Eckhardt,  A.  McGrew,  and  S.  H.  Nichols, 
of  the  Columbia  Graphphone  Co.,  and  W.  E. 
Hansue,  the  man  who  coined  the  word  "Dicta- 


phone." Philip  T.  Dodge,  president  of  the  Co- 
lumbia Graphophone  Co.,  had  intended  to  be 
present  at  the  banquet,  but  was  obliged  to 
change  his  plans  at  the  last  minute.  Mr.  Dodge 
sent  a  letter  of  congratulation  and  good-wishes 
to  the  Dictaphone  "boys,"  which  briefly  out- 
lined the  obstacles  that  this  division  of  the  Co- 
lumbia Co.  had  been  obliged  to  overcome  be- 
fore they  could  attain  the  success  which  is  now 
a  recognized  factor  in  the  business  world. 

A  silent  toast  was  drunk  to  the  memory  of 
Edward  D.  Easton,  the  late  president  of  the 
Columbia  Graphophone  Co.,  and  the  man  who 
first  realized  the  vast-  possibilities  of  the  Dicta- 
phone business.  It  was  Mr.  Easton's  remark- 
able foresight  and  business  acumen  which  re- 
sulted in  the  Columbia  Graphophone  Co.  enter- 
ing the  musical  and  dictating  machine  fields. 

Before  the  dinner  came  to  a  close  medals  were 
awarded  to  E.  N.  Price,  Pittsburgh,  and  C.  V. 
Scott,  St.  Louis,  of  the  Dictaphone  sales  staff 
for  making  their  quotas  for  twenty-four  con- 
secutive months.  Medals  were  also  awarded 
to  the  following  for  making  their  quotas  for 
twelve  consecutive  months:  J.  C.  Button,  New 
York;  J.  W.  Smith,  New  York;  O.  Brushaber, 
New  York;  W.  O.  Ryle,  Los  Angeles,  Cal.; 
S.  R.  Carrington,  Boston;  W.  F.  Hornsby,  Bos- 
ton,' and  C.  F.  Hemingway,  Dallas.  F.  L.  Scott, 
St:  Louis,  was  also  awarded  a  medal  for  making 
the  largest  individual  sale  during  1916. 

The  roster  of  those^present  at  the  dinner  was 
as  follows:  J.  W.  Allen,  Mr.  Abbott,  E.  S. 
Ambler,  F.  J.  Ames,  J.  S.  Baker,  C.  J.  Bailey, 
G.  A.  Baker,  E.  T.  Bailey,  E.  M.  Baker,  W.  H. 
Bedard,  J.  H.  Best,  A.  E.  Blackstone,  R.  F. 
Bolton,  J.  P.  Bradt,  S.  Briliant,  W.  J.  Britton, 
W.  J.  Brower,  P.  M.  Brown,  O.  Brushaber,  E. 
N.  Burns,  J.  C.  Button,  R.  Cabanas,  S.  R.  Car- 
rington, F.  R.  Casseday,  H.  L.  Cheeseman,  F. 
J.  Clark,  Mr.  Clauder,  D.  O.  Cloud,  E.  Coleman, 
T.  R.  Crayston,  H.  H.  Cross,  Mr.  Crudington, 
John  Dalton,  B.  A.  Day,  C.  M.  Dolley,  W.  L. 
Donaldson,  C.  W.  Dibble,  A.  E.  Donovan,  D. 
W.  Donley,  F.  Dorian,  M.  Dorian,  M.  Easton, 
M.  E.  Elliott,  A.  C.  Erisman,  W.  L.  Eckhardt, 
A.  Fardee,  P.  K.  Farrington,  Mr.  Fehlman,  R. 
E.  Flagler,  V.  C.  Fuller,  A.  E.  Garmaize,  Mr. 
Gibb,  F.  Goodwin,  O.  P.  Graffen,  J.  W.  Goldy, 
G.  Grabau,  J.  A.  Hanff,  C.  P.  Hanson,  H.  Ham- 
mitt,  Paull  Hayden,.  W.  T.  Hardern,  C.  Harri- 
son, C.  F.  Heminway,  L.  A.  Hennick,  R.  H. 
Hicks,  Mr.  Hopkins,  W.  F.  Hornsby,  W.  C. 
Hubbard,  Mr.  Jannsens,  Mr.  Jenner,  G.  C.  Jell, 
R.  Johnston,  A.  J.  Jones,  D.  M.  Jones,  W.  S. 
Kerr,  W.  C.  Kobin,  O.  Krumenauer,  Mr.  Law- 
son,  L.  L.  Leverich,  M.  E.  Lyle,  Allen  Laurie, 
Fred  Mann,  Mr.  MacDonald,  W.  F.  R.  Mills,  Jr., 
N.  F.  Milnor,  Carey  Morgan,  N.  M.  Mumper, 
R.  R.  Mead,  C.  A.Malliet,  G.  C.  McClellan,  A. 
McGrew,  M.  B.  Mcintosh,  S.  H.  Nichols,  D. 
M.  Niver,  T.  Novakoski,  B.  J.  Noonan,  Mr. 
Parker,  W.  C-  Paul,  F.  K.  Pennington,  J.  C. 
Phelan,  L.  H.  Pierce,  L.  Pinder,  E_  N.  Price, 
O.  H.  Radix,  J.  C.  Ray,  C.  J.  Rennie,  D.  H 
Rineard,  A.  E.  Roche,  Mr.  Rohrbach,  W.  O. 
Ryle,  Mr.  Rockwood,  J.  H.  Rouark,  J.  A. 
Ruetty,  E.  F.  Sause,  C.  V.  Scott,  W.  S.  Scher- 
man,  F.  L.  Scott,  J.  S.  Shapiro,  W.  T.  Sibbet, 
G.  E.  Smith,  J.  W.  Smith,  L.  S.  Smith,  W. 
L.  Sprague,  G.  B.  Stacye,  P.  C.  Staib,  Mr.  Tan- 
ner, H.  W.  Taylor,  C.  A.  Thompson,  H.  A. 
Tuers,  L.  J.  Tannenholz,  W.  Uhlhorn,  F.  E. 
Van  Buskirk,  A.  B.  Walker,  F.  J.  Warburton, 
C.  J.  Welford,  P.  F.  West,  J.  D.  Westervelt, 
J.  L.  Williams,  R.  V.  Williams,  H.  L.  Willson, 
W.  A.  Willson,  C.  W.  Roddrop,  Mr.  Woo- 
drop, C.  A.  Wright,  H.  A.  Yerkes,  L.  C.  Zieg- 
ler,  J.  W.  Binder,  Wm.  E.  Hansue. 


NEW  LINE  OF  MACHINES 

Placed  on  Market  by  King  Talking  Machine 
Co. — "Harrola"  Line  Has  Five  Models — Wm. 
Friedman  President  of  Company 

The  King,  Talking  Machine  Co.,  11  West 
Twenty-fifth  street,  New  York,  has  been  formed 
to  market  the  "Harrola"  line  of  talking  ma- 
chines, which  have  been  in  course  of  manufac- 
ture for  some  time  past.  William  Friedman, 
associated  with  Thomas  A.  Edison,  Inc.,  for 
some  time  past,  is  president  of  the  company, 
and  is  planning  to  merchandise  this  line  in  a 
manner  that  will  give  the  company's  dealers 
every  opportunity  to  develop  a  profitable  trade. 

The  company  has  completed  its  line,  which 
includes  five  models,  retailing  at  $40  to  $200, 
and  has  made  arrangements  to  supply  "Har- 
rola" dealers  with  prompt  deliveries  of  all  types 
of  machines.  Mr.  Friedman  has  paid  partic- 
ular attention  to  the  equipment  of  the  "Har- 
rola" machines  from  a  mechanical  standpoint, 
making  it  a  point  to  use  parts  that  could  be 
utilized  by  dealers  as  talking  points. 


I'HE    EMU5CO    CRYSTAL  NEEDLE 

SUPPLIES  «  LONG  FELT 
WANT  FOR  PHONOGRAPHS 

Will  plav  all  makes  of 
Lateral  or  Vertical  cut  .fO\e< 
records  by  simply 
changing  position  ol 
Soundbox  as  shown  in 
cuts.  Will  play  for 
hours  without  chang- 
ing needles. 
One  example  is  worth 
a  thousand  arguments. 

TRY  ONE 
Price    only  10c. 
Mailed  Pom  Paid  on  re- 
ceipt i>f  Price  an 
in  U  S.  A. 
IANUFI 

N.  ItARUCH  &  CO. 


This  Is  Just  What's  Been  Wanting 
A  Distinctive  Needle  with  a  Distinctive  Tone 

w      i             (J             _  because  it  requires  no  changing. 

LaDOr     .Saving  playing  for  many  hours. 

E*          1  because  it  replaces  the  jewel  point 

COnOmiCai  anc)  steel  needle,  a  saving  of  95  cts. 

Mil  |\rr  D  C  A  I  because  it  plays  all  makes  of  lateral 

U  IN  1  V  ILt\.>Jf\L>  ana  vertical  cut  records  perfectly. 

As  a  seller  it  proves  a  winner.    It  satisfies  a  discriminating  public 
Sample  box  of  3  dozen,  each  needle  in  a  cube,  prepaid 
and  insured,  with  full  directions.  $2.25  cash  with  order. 
Order  Today,  Without  Delay 
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A  Logical  Profit 

in  excess  of  regular  business  will  accrue  to  j 
Victor  dealers  who  are  wide  awake.  The 
secret  for  success  in  1917  consists  simply 
in  having  adequate  stocks  of  the  right 
records  at  the  right  time,  and  in  this  respect 
"The  House  of  Service"  is  your  best 
insurance. 


The  Year 
With  a 
Lucky  Seven 


W.  D.  ANDREWS,  Buffalo,  N.  Y. 
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OUR  GROWING  OVERSEAS  TRADE 


Federal  Bureau  Visited  by  23,000  Interested  Pa- 
trons During  the  Past  Year — Foreign  Buyers 
and  American  Sellers  Being  Brought  Together 


The  unparalleled  interest  displayed  in  1916  in 
the  upbuilding  of  the  nation's  overseas  trade 
was  reflected  in  a  statement  given  out  by  Edgar 
M.  Dillon,  agent  in  charge  of  the  New  York 
office  of  the  Bureau  of  Foreign  and  Domestic 
Commerce  in  the  Custom  House,  reviewing  the 
activities  of  the  local  office  in  the  year  just 
closed. 

According  to  Mr.  Dillon,  23,000  persons 
availed  themselves  this  year  of  the  facilities  of- 
fered for  the  promotion  of  foreign  trade,  many 
times  as  many  as  called  last  year.  American 
manufacturers  and  exporters  generally  pre- 
dominated, though  many  students  in  the  city's 
educational  institutions  sought  information  and 
said  they  intended  to  qualify  for  careers  in  ex- 
port houses. 


Illllllllllllllllllllllllllllllllllllllllllllllllllllllllllllllllllllll 
Probably  the  most  significant  feature  of  the 
year's  work  was  the  success  attained  in  bring- 
ing American  exporters  and  foreign  buyers  to- 
gether. Hundreds  of  merchants  from  every 
quarter  of  the  world,  most  of  whom  formerly 
bought  in  England,  Germany  or  France,  flocked 
to  New  York  for  stocks.  Many  of  them,  in 
America  for  the  first  time,  were  saved  loss  of 
time*  by  the  bureau. 

Agent  Dillon  said  that  the  foreign  buyer 
visiting  the  bureau  met  attaches  able  to  con- 
verse in  the  visitor's  language,  and  were  put  into 
touch  with  manufacturers  or  purveyors  of  ar- 
ticles wanted.  Mr.  Dillon  said  this  had  resulted 
in  sales  of  American  merchandise  worth  hun- 
dreds of  thousands  of  dollars,  besides  estab- 
lishing new  and  important  connections. 

''The  campaign  instituted  in  the  early  part 
of  the  year,"  said  Agent  Dillon,  "for  the  expan- 
sion of  American  trade  has  brought  most  satis- 
factory results.  Foreign  buyers  invariably  wish 
to  make  their  headquarters  at  the  New  York 
office,  where  a  register  of  such  foreign  buyers 
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is  always  available  for  the  inspection  of  Ameri- 
can firms.  Concrete  results  have  been  secured 
and  numerous  letters  and  documents  from 
American  firms  testifying  to  the  good  results 
obtained.  There  was  a  steady  increase  of  work 
in  all  departments.  Over  70,000  letters  were  re- 
ceived, and  approximately  90,000  reserved  ad- 
dresses were  furnished  to  American  firms. 

"The  investigations  of  the  bureau  on  cost  of 
production,  on  markets  abroad  for  various  mer- 
chandise, on  tariffs,  and  on  general  statistics 
have  had  increased  interest,  and  the  latest  sta- 
tistics of  foreign  and  domestic  commerce  have 
been  placed  at  the  disposal  of  American  firms." 

More  firms  are  subscribing  to  Commerce  Re- 
ports, the  daily  publication  of  the  Bureau  of 
Foreign  and  Domestic  Commerce,  while  the 
special  monographs  on  the  various  phases  of 
market  conditions  abroad  proved  very  popular 
and  of  material  help  to  firms  already  engaged 
in  certain  lines,  who,  because  of  the  unsettled 
conditions  abroad,  were  unable  to  obtain  from 
other  sources  definite  information  on  trade. 


Famous  Fraad  Jr.  Retails  $35 

Made  by  the  Fraad  Talking  Machine  Co.,  Inc. 

Originators  of  the  $35  Cabinet  Machine 

This  is  only  one  of  the  features  of 
the  Fraad  Line  of  machines,  rang- 
ing in  price  from  $10  to  $150, 
together  with  their  complete  catalog 
of  300  selections  of  1  0  and  1  2-in. 
records. 

Write  for  full  particulars  and  catalog 

Fraad  Talking  Machine  Co.,  Inc. 

Factory  and  Showrooms,  224-226  West  26th  St.,  New  York 
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WORLD'S  CLASSIFIED  ADVERTISING 

Any  member  of  the  trade  may  forward  to  this  office 
a  "Situation"  advertisement  intended  for  this  Depart- 
ment to  occupy  a  space  of  four  lines,  agate  measure* 
and  it  will  be  inserted  free.  Replies  will  also  be  for- 
warded without  cost.  Additional  space  will  be  at  the 
rate  of  25c.  per  line.  If  bold  faced  type  is  desired  the 
cost  of  same  will  be  25c.  per  line.  Business  oppor- 
tunities 25c.  per  line. 

WANTED — Line  of  talking  machines  by  re- 
liable party  who  has  large  following  in  trade. 
Will  consider  either  commission  basis  or  goods 
to  be  purchased  outright  on  cash  terms.  Will 
consider  only  good  instruments  made  by  re- 
sponsible party.  Address  "J.  A.  15,"  care  The 
Talking  Machine  World,  220  South  State  St., 
Chicago,  111. 

MANUFACTURER  of  a  patented  accessory 
desires  the  services  of  a  man  selling  to  dealers. 
Party  with  trade  in  record  albums  may  be  the 
right  one.  Address  "Box  384,"  care  The  Talk- 
ig  Machine  World,  373  Fourth  Ave.,  New  York. 

EXPERIENCED  man  in  the  repairing  and 
reconstruction  of  Victrola  and  Sonora  and  talk- 
ing machines  of  any  description — reliable  motors 
and  sound  boxes  and  refinishing  cabinet  work 
also  have  improvement  idea  which  could  be  ap- 
plied on  any  machine  sold  or  in  construction. 
Would  like  to  secure  a  situation  with  a  reliable 
firm.    Dealers  or  manufacturer.    Address  "Box 

385,  "  care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York. 

LARGE  talking  machine  retail  business  for 
sale  in  central  western  city  of  about  500,000; 
present  in  splendid  location  six  years;  well 
equipped  store.  Business  has  been  well  adver- 
tised, and  is  increasing  steadily.    Address  "Box 

386,  "  care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York. 

WANTED — Repairman  who  understands  the 
repairing  of  Victrolas,  Grafonolas  and  Edison 
Disc  Phonographs.  Only  a  first-class  man  with 
best  reference  will  be  considered.  Give  full  in- 
formation and  salary  expected  in  first  letter. 
Address  Lechner  &  Schoenberger  Co.,  P.  O. 
Box  1529,  Pittsburgh,  Pa. 

WANTED — Manager  to  take  charge  of  Co- 
lumbia Graphonola  Department.  Must  be  a 
live  wire,  and  one  able  to  do  big  things  and  do 
them  successfully.  We  will  pay  the  right  price 
to  the  right  man.  Address  "Box  337,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 

WANTED — An  expert  recorder  to  go  abroad 
for  the  purpose  of  recording  hill-and-dale  disc 
records  on  an  expedition  to  Russia  by  way  of 
the  Orient.  Write,  stating  experience,  terms 
and  references,  to  "Box  388,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York. 

WANTED — Young  mechanic  who  under- 
stands phonograph  spring  motors  thoroughly  to 
act  as  foreman  in  the  machine  and  assembling 
department  of  phonograph  factory  in  a  foreign 
country.  Only  practical  man  with  experience 
v/anted.  Write,  stating  age,  experience,  teims 
and  references,  to  "Box  389,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York. 

POSITION  WANTED— Wish  to  connect  with 
live  concern  where  opportunity  would  be  given 
to.  develop  original  patentable  ideas  in  connec- 
tion with  talking  machines  and  accessories,  or 
would  consider  position  in  charge  of  manufac- 
turing with  above  features  as  side  issue.  Am  a 
practical  man  with  many  years'  experience  and 
a  thorough  knowledge  of  every  detail  in  con- 
nection with  the  manufacture  and  installation 
of  spring  motors  and  accessories.  Address 
"Box  380."  care  The  Talking  Machine  World, 
373  Fourth  Ave.,  New  York. 

LATE  OFFICER,  director  and  patent  coun- 
sel of  one  of  the  largest  phonograph  companies, 
manufacturing  records  and  machines,  thorough- 
ly familiar  with  industry,  will  consider  an  at- 
tractive proposition.  Address  "Box  11,"  care 
The  Talking  Machine  World,  373  Fourth  Ave., 
New  York, 


AM  NOT  LOOKING  FOR  A  JOB  in  the 

ordinary  sense  of  the  word,  but  for  a  connec- 
tion with  a  phonograph  concern  of  standing. 
Have  broad  knowledge  of  the  phonograph  busi- 
ness and  years  of  manufacturing  and  selling 
experience.  Highest  references.  Would  pre- 
fer position  in  capacity  of  outside  salesman  with 
New  York  House.  Address  "Salesman,"  care 
The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 

FOR  SALE— Three  Syracuse  Cylinder  record 
racks  holding  500  records  each  at  $5.00  a  rack. 
C.  A.  Shadick  Nassau,  Rensselaer  Co.,  N.  Y. 

POSITION  WANTED— Salesman  and  manager  Edison 
Disc  line  with  live  house.  Hold  similar  position  now. 
Edison  Laboratory  experience.  Age,  33;  married.  Ad- 
dress "Box  390,"  care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York. 

POSITION  wanted  by  mechanic  of  experience.  20  years 
on  instrument  work.  Expert  on  motor  troubles,  as  repair- 
man, assembler  and  adjuster  of  phonographs;  have  Al  refer- 
ence from  one  of  the  best  firms  in  New  York  City.  Ad- 
dress "Box  381,"  care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York. 

EXPERIENCED  man  in  the  talking  machine  business, 
thoroughly  schooled  in  salesmanship  and  with  experience  as 
manager,  desires  position  with  live  talking  machine  dealer — 
Edison  dealer  preferred.  Address  "Box  382,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

REPAIRMAN  WANTED— Must  be  thoroughly  familiar 
with  both  Victor  and  Columbia  motors  and  capable  of 
turning  out  the  best  of  repairs  on  same.  Send  complete 
references  in  first  letter.  Address  Tri-State  Talking  Ma- 
chine Co.,  El  Paso,  Texas. 

SALESMAN,  thirty  years  of  age,  eight  years  experience 
as  salesman,  competent  to  produce  results,  seeks  connec- 
tion, wholesale  or  retail.  Highest  reterences.  Address 
"Box  383,"  care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York.   

YOUNG  MARRIED  man  of  good  appearance  and  over 
twelve  years'  experience  in  the  phonograph  business,  de- 
sires the  management  of  a  Victor  or  Edison  department. 
Prefer  the  Southern  States.  A-l  references.  Address 
"Box  372,"  care  The  Talking  Machine  World,  373  Fourth 
Ave..  New  York.   

POSITION  wanted  by  a  young  man  who  is  thoroughly 
acquainted  in  the  Victor  products  as  inside  salesman. 
Capable  of  furnishing  first-class  reference.  Address  "Box 
373,"  care  The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 


MANAGER — Experienced  talking  machine  man  (all  lines) 
desires  a  change;  33  years  of  age;  seven  years  with  present 
firm  as  manager.  Will  consider  managerial  duties  and 
permanent  place  with  contract  onlv.  Replies  confidential. 
Address  "Box  375,"  care  The  Talking  Machine  World,  373 
Fourth  Ave..  New  York.   


CLEAR-UP  SALE  of  a  large  stock  of  oak,  mission 
and  mahogany  finish  high-grade  covered  machines  with 
double  spring  motors  at  a  rate  of  $8.50  each.  The 
cabinets  alone  cost  the  concern  from  $5.00  to  $8.00 
each.  Address  H.  Walcer,  406  East  123d  St.,  New 
York.    Telephone  Harlem  7298. 


FOR  SALE 

35,000  H  in.  x  .025  x  8  clock  springs  at  17c.  each 

30,000  Brass  Gear  Blanks,  .123  thick,  2  in.  diameter, 

ready  to  cut,  at   2J^c.  each 

3,000  9   in.   Turntables,   with   felts  and   nickled  rim 

at   15c.  each 

Ready  for  immediate  delivery. 
Write  Cleveland  Metal  Paint  Co.,  610  Garfield  Bldg.. 
Cleveland,  O. 


WANTED 

Job  lots  of  talking  machines  and  rec- 
ords. Spot  cash  paid  for  them.  Den- 
ninger  Cycle  Co.,  Rochester,  N.  Y. 


FOR  SALE 

Established  Grafonola  shop.  Very  at- 
tractively fitted  up.  Complete  stock.  Lo- 
cated in  finest  residential  section  of  New 
York  City.  Address  "Shop,"  care  The 
Talking  Machine  World,  373  Fourth  Ave. 


C.  N.  ANDREWS  IN  NEW  YORK 

C.  N.  Andrews,  of  W.  D.  Andrews,  Victor 
distributor  of  Buffalo,  N.  Y.,  was  a  visitor  to 
New  York  last  week  on  his  way  home  from  the 
meeting  of  the  executive  committee  of  the  Na- 
tional Association  of  Talking-  Machine  Job- 
bers in  Washington, 


COLUMBIA=EMERSON  CASE  LAID  OVER  | 

The  action  brought  by  the  Columbia  Grapho-  §M 
phone  Co.  against  the  Emerson  Phonograph  ^ 
Co.,  and  which  was  scheduled  to  come  up  be- 
fore the  United  States  District  Court  in  New 
York  early  this  month,  has  been  transferred  to 
the  February  calendar  of  that  court. 


No.  496  [Vertical  Interior] 
For  Columbia  "Favorite" 

Height,  30  in.    Width,  19  in.    Depth,  22  in. 
Holds  144  records. 
Mahogany.    Quartered  Oak. 

Average  weight,  crated.  65  pounds, 
[When  felt  interior  is  desired,  order  No.  496F.J 


Cabinet  Profits 
Pay  the  Rent 

This  Is  Particularly  True 
At  This  Time  of  the  Year 


Non>  is  the  time  to  cash  on 
cabinets.  If  you  haven't 
fortified  yourself  for  the 
demand  write  to  Cabinet 
headquarters.  If  it  is  Cabinets 
for  Talking  Machine  Records 
you  want  we  can  give  you 
what  you  want. 

Our  attractive  book  tells 
the  story  and  our  up-to- 
date  stock  sheet  shows  you 
what  we  can  ship  in  time 
for  Holiday  trade. 


^    Do  it  now  and  address  it —  ^ 


|  The  Udell  Works  | 

M  1204  West  28th  Street  §H 

■       Indianapolis,  Ind.  H 
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You  Ought  to  Know 

In  case  you  are  contemplating 
expanding  the  sphere  of  your 
business  to  include  departments 
devoted  to  Pianos,  Player-Pianos, 
Musical  Merchandise  or  Sheet 
Music,  that  you'll  find  news  and 
comments  about  them  all  in 


ESTABLISHED  1876 


The  oldest  and  leading  music  trade  weekly,  which 
covers  every  branch  of  the  industry. 

It  Contains 

instructive  and  educational  articles.    Hints  on  salesmanship 
a  fid  advertising.  Editorials  that  are  timely  and  authoritative. 
Facts  about  the  new  things  in  the  trade.     Trade  happenings, 
in  all  parts  of  the  United  States. 

"Review  the  Music  Trade  With  Us" 

Send  your  $2  now  tor  a  full  year's  subscription  to 


THE  MUSIC  TRADE  REVIEW 

373  FOURTH  AVENUE  NEW  YORK 
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SAN  FRANCISCO  TRADE  CLOSES  MOST  SUCCESSFUL  YEAR 

High-Priced  Machines  and  Records  Most  in  Demand  During  Holiday  Period — Electrics  Not  in 
Favor — Sonora  Phonograph  Co.'s  Attractive  Store — Larger  Quarters  for  Sherman,  Clay  &  Co. 


San  Francisco,  Cal.,  December  28. — The  holi- 
day trade  on  the  Pacific  Coast  this  year  not  only 
showed  a  big  increase  over  last  year,  which 
was  the  most  successful  year  up  to  that  time, 
but  also  indicates  that  the  public  demand  is  be- 
coming more  and  more  discriminating.  The 
leading  dealers  in  San  Francisco,  without  excep- 
tion, report  the  best  business  on  the  higher 
priced  machines.  Perhaps  the  hundred  dollar 
machines  represent  the  most  encouraging  in- 


Exterior  Sonora  Phonograph  Co.'s  Store 

crease  in  sales.  The  very  high  priced  ma- 
chines did  not  go  a-begging  by  any  means  and 
there  is  sure  to  be  a  steady  market  for  these 
styles.  The  cheap  machines  naturally  had  a 
very  large  sale,  yet  the  proportion  of  cheap 
machines  sold  is  not  thought  to  be  as  large  as 
last  year.  Electric  machines  did  not  move  well, 
it  being  the  common  experience  of  local  dealers 
that  customers  preferred  to  put  the  money  re- 
quired for  a  motor  into  additional  records.  The 
percentage  of  cash  sales  is  always  high  during 
the  holidays,  but  it  was  higher  this  year  than 
usual  despite  the  fact  that  cash  discounts  are 
not  permitted  with  the  most  popular  machines. 
Orders  for  Records  are  Popular  Gifts 
The  holiday  business  on  talking  machine  rec- 
ords was  expected  to  exceed  all  previous  busi- 


Main  Display  Room  Sonora  Phonograph  Co. 

*  ness  and  it  certainly  did.  The  great  number  of 
cheap  machines  marketed  since  the  Exposition 
has  created  a  vast  extra  demand.  The  best 
class  of  records  sold  remarkably  well  all  along 
the  line.    The  popularity  of  merchandise  orders 


reacted  most  favorably  in  the  record  depart- 
ments. The  merchandise  order  as  a  Christmas 
gift  is  a  great  worry  saver  and  no  doubt  the  idea 
will  be  adopted  with  greater  alacrity  in  the  years 
to  come.  Shopping  is  already  a  complicated 
matter,  so  vast  are  the  offerings  in  all  lines, 
and  the  male  of  the  species,  at  least,  is  perfectly 
willing  to  shift  the  responsibility  of  buying  to 
one  he  wishes  to  remember  by  a  gift. 
The  Phonograph  Shop  in  a  Lively  Center 
These  photographs,  excellent  though  they  be, 
can  give  but  a  poor  idea  of  the  real  attractive- 
ness of  the  new  "Phonograph  Shop"  at  109 
Stockton  street,  San  Francisco.  In  the  heart  of 
the  busy  retail  shopping  district  the  place  is 
growing  rapidly  in  popularity  by  reason  of  the 
location  and  the  special  appeal  made  to  the  pub- 
lic in  the  show-windows.  There  is  usually  some- 
thing of  an  educational  nature  connected  with 
talking  machines  to  stimulate  attention,  and  then 
the  artistic  arrangement  has  a  stamp  of  excep- 
tional individuality.  The  interior,  finished  in  the 
quiet,  dignified  French  grey  tone,  has  a  soft,  light 
and  cheery  atmosphere  which  produces  the  psy- 
chological condition  so  essential  to  successful 
salesmanship.  While  the  decorations  and  equip- 
ment cannot  replace  the  necessity  of  clever  sales- 
men, they  at  least  can  be  of  great  help.  Thus 
it  is  in  the  Phonograph  Shop.  The  place  is  in- 
viting and  says  almost  audibly:  "Come  again, 
friend."  F.  B.  Travers,  manager  of  the  local 
Sonora  Phonograph  Co.,  says  both  the  whole- 
sale and  retail  business  for  December  exceeded 
all  his  expectations.    If  the  business  continues 


Recital  Hall  Sonora  Phonograph  Co. 

to  increase  in  proportion  to  the  pace  set  the  past 
few  months,  the  store  will  have  to  be  enlarged 
before  another  holiday  season  comes  around. 
The  Sonora  Baby  Grand,  selling  at  $150;  the 
Elite,  selling  at  $175,  and  the  Grand,  selling 
at  $225,  were  the  best  holiday  sellers  in  the 
Sonora  line  and  in  the  Columbias  the  $85  and 
$110  machines  were  most  popular.  Mr.  Travers 
states  that  he  has  plenty  of  Sonoras  in  stock  in 
the  local  warehouse  on  Mission  street,  to  take 
care  of  all  Western  orders  promptly  and  that  he 
does  not  expect  to  be  handicapped  in  the  ship- 
ping department  for  an  indefinite  period. 

The  Miller  &  Lux  chain  of  general  merchan- 
dise stores  in  the  San  Joaquin  Valley  now  han- 
dle the  Sonora  line,  being  retail  agents  in  five 
agricultural  centers  of  the  district. 

George  E.  Brightson  Expected  on  Visit 

George  E.  Brightson,  president  of  the  Sonora 
Corporation  of  New  York,  is  expected  to  pay  a 
visit  to  the  Coast  in  January. 

Busy  Times  With  the  Emporium 

A.  W.  White,  manager,  says  the  talking  ma- 
chine business  in  the  Emporium  department  for 
the  holidays  was  the  largest  in  the  five  years 


Jewel  Needles 

DIAMOND,  SAPPHIRE,  AGATE 

For  All  Types  of  Records 

Our  methods  of  grinding  needles  are  the 
most  scientific  known,   producing  a  most 
uniform  and  highly  polished  product. 
We  manufacture  ALL  parts  of  Talking 
Machines 

Dixon  Manufacturing  Co.,  Inc. 

295  FIFTH  AVENUE  NEW  YORK 


since  the  department  was  opened  and  that  the 
bulk  of  the  business  was  on  the  higher  grade 
machines  and  records.  The  $100  Victrolas,  the 
$150  Edison  and  the  $75  Columbias  were  the 
leaders  in  the  respective  lines  at  this  place. 
The  sales  force  was  doubled  for  the  holidays. 
Mr.  White  says  he  did  not  run  out  of  a  thing, 
having  stocked  up  early  in  the  year. 

Owing  to  the  holiday  rush  in  the  talking  ma- 
chine departments  around  the  Bay,  no  December 
meeting  was  held  of  the  Talking  Machine  Deal- 
ers' Association. 

P.  J.  Levy  Manager  of  Edison  Shop 

P.  J.  Levy,  formerly  assistant  manager,  is  now 
the  manager  of  the  Edison  Shop  on  Geary  street, 
succeeding  Mr.  Haydock,  who  has  joined  the 
forces  of  the  Pacific  Phonograph  Co.,  under  Big 
Chief  Pommer.  The  Edison  Shop  is  under  the 
general  management  of  F.  A.  Levy,  who  also 
has  charge  of  the  talking  machine  department  in 
the  Eilers  Music  House.  The  ownership  of  the 
two  departments  is  vested  in  a  corporation. 
C.  Mauzy's  Big  Holiday  Business 

Charles  Mauzy  is  more  than  satisfied  with  the 
results  of  his  holiday  business  in  the  talking  ma- 
chine departments.  The  house  was  entirely 
sold  out  of  Victor  machines  — the  Nine,  Ten  and 
Eleven  styles.  To  accommodate  their  customers 
the  firm  had  special  deliveries  on  Sunday,  the 
day  before  Christmas.  This  week  the  Byron 
Mauzy  house  is  holding  a  "Leftover"  sale  which 
is  apparently  as  lively  as  the  week  before  Christ- 
mas. The  firm  issued  merchandise  orders  very 
artistically  gotten  up,  and  Charles  Mauzy  says 
these  are  being  largely  redeemed  in  the  record 
department  and  talking  machine  department. 
F.  A.  Dennison  on  the  Road 

Fred  A.  Dennison,  Pacific  Coast  manager  of 
the  Columbia  Graphophone  Co.,  has  returned 
from  his  Eastern  trip,  but  has  gone  again  and 
was  last  heard  from  in  Salt  Lake  City.  The 
wholesale  headquarters  of  the  Columbia  Co.  in 
San  Francisco  experienced  one  of  the  greatest 
December  rushes  in  the  history  of  the  Coast 
business,  but  notwithstanding  the  difficulties  in 
certain  respects,  customers  had  little  reason  to 
complain  about  deliveries.  The  record  depart- 
men  had  a  very  heavy  volume  of  rush  business 
to  take  care  of. 

More  Room  for  Sherman,  Clay  &  Co. 

So  great  has  been  the  increase  of  Victor 
wholesale  business  on  the  Pacific  Coast  in  the 
past  year  that  Sherman,  Clay  &  Co.  have  at  last 
been  compelled  to  make  a  radical  change  in  re- 
gard to  handling  the  business.  The  present 
headquarters,  located  in  the  Sherman-Clay 
Building,  on  Kearny  street,  are  far  too  small 
for  the  requirements  and  accordingly  the  com- 
pany has  just  leased  a  large  loft  on  Mission 
street,  between  Third  and  Fourth  streets,  which 
(Continued  on  page  96) 


Here  is  the  TONE-ARM  You  Have  Been  Looking  For! 

Let  Us  Figure  NOW  On  Your  1917  Tone- Arm  Requirements 

No.  1  Universal  Tone-Arm,  made  of  finest  material  on  the  market. 
Equipped  with  Grade  A  MICA.  Plays  all  makes  of  Records  without  any 
offset.    Send  $2.00  for  Sample.    Money  refunded  if  not  satisfactory. 

QUANTITY  PRICES  ON  REQUEST.    IMMEDIATE  DELIVERIES. 

No.  2  (Patented)  Ball  Bearing  Tone-Arm  NOW  READY.     Write  for  Details 

MUTUAL  TALKING  MACHINE  CO.,  Inc.,  145  W.  45th  St.,  New  York 


No.  1  Universal  Tone  Arm 
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SAN  FRANCISCO'S  GREATEST  YEAR 

(Continued  from  page  95) 

will  in  the  near  future  house  the  entire  whole- 
sale Victor  establishment,  as  well  as  the  whole- 
sale small  goods  department.  The  loft  is  ideally 
situated  for  wholesale  business  and  comprises 
a  floor  space  of  15,000  square  feet,  or  almost  as 
much  space  as  contained  on  five  floors  of  the 
home  building.  Thousands  of  dollars  will  be 
spent  to  fit  up  the  new  establishment  in  as 
handsome  and  efficient  a  manner  as  possible. 
Andrew  McCarthy  will  have  an  office  in  the 
new  establishment  and  also  retain  his  present 
office  in  the  old  building  where  the  retail  talking 
machine  department  will  be  considerably  en- 
larged. The  space  now  occupied  by  the  whole- 
sale clerical  and  sales  force  will  be  turned  over 
to  the  retail  department.  The  company  will  take 
possession  of  the  leased  loft  on  the  first  of 
January,  and  it  is  expected  that  the  elaborate 
alterations  will  be  completed  within  sixty  days 
and  be  ready  for  the  wholesale  department  to 
move  in.  The  entire  record  department  will  be 
accommodated  in  the  new  place,  but  the  regu- 
lar warehouse  for  storing  machines  will  be  re- 
tained as  usual  at  the  railway  tracks. 

J.  Shoemaker,  the  Victor  representative  in 
the  Northwest,  has  been  visiting  in  San  Fran- 
cisco this  month  and  has  now  left  for  a  trip  to 
Honolulu. 

James  J.  Black,  manager  of  the  talking  ma- 
chine department  of  the  Wiley  B.  Allen  Co., 
say  the  general  average  selling  price  for  talk- 
ing machines  during  the  holiday  rush  was  one 
hundred  dollars,  which  indicates  that  the  people 
are  taking  more  high  grade  machines  than  ever 
before.  The  sale  of  machines  ran  from  the 
fifteen  dollar  ones  to  the  $250  machines.  The 
company  sold  all  the  Style  XVII  Victrolas  they 
could  get. 

Sammy  Fingerhut,  formerly  with  the  Stern 
Talking  Machine  Corp.,  is  now  with  the  Kohler 
&  Chase  talking  machine  department. 


NEW  VICTOR  CATALOG  HANGERS 


Some  Attention-Compelling  Advertising  Featur- 
ing the  November  Record  Catalog 


Following  the  issuance  of  the  new  Victor 
Record  Catalog,  dated  November,  1916,  and 
listing  all  records  issued  up  to  and  including 
the  November  Supplement,  the  Victor  Co.  has 
just  sent  out  two  very  attractive  hangers  for 
window  and  store  display'  and  featuring  the 
new  record  catalog.  On  the  hangers  the  cata- 
log cover  is  reproduced  in  its  natural  colors, 
red  and  gold,  and  an  open  page  is  shown  to 
illustrate  the  character  of  the  contents.  Under- 
neath the  reproduction  of  the  book  is  listed  its 
various  features,  not  the  least  interesting  of 
which  are  the  5,000  different  selections  which 
are  cataloged  in  its  506  pages.  The  caption  on 
the  poster  is  in  black  and  gold  and  the  whole 
is  set  in  an  attractive  and  artistic  border  of 
red  and  gold. 


TRADE  CONDITIONS  IN  WINNIPEG 

Western  Gramophone  Co.'s  Big  Victor  Trade — 
New  Branch  in  Calgary,  Alta,  Appreciated — 
Big  Edison  Demand — Tees  Opens  Store — 
Pathe  Lines  to  Be  Distributed  by  R.  J.  Whitla 


Winnipeg,  Man.,  January  3.— The  Western 
Gramophone  Co.,  distributors  of  His  Master's 
Voice  products,  are  in  the  same  boat  as  other 
dealers — shortage  of  stock  of  machines — but  not- 
withstanding this  disadvantage  they  closed  the 
largest  Christmas  business  on  record  in  Vic- 
trolas and  records. 

In  conversation  with  H.  P.  Bull,  manager  of 
Cross,  Goulding  &  Skinner,  he  reported  a  short- 
age of  Victrolas,  for  which  they  have  had  the 
usual  large  demand. 

The  Canadian  Phonograph  &  Sapphire  Disc 
Co.  report  a  heavy  demand  for  Pathe  lines  and 
are  looking  forward  to  a  still  further  increase. 

J.  H.  Ashdown  Co.,  hardware  dealers,  are  put- 
ting in  a  full  stock  of  Columbia  records  and  ma- 
chines. This  department  will  be  in  charge  of 
Mr.  Patterson. 

The  Western  _  News  Agency,  Collier's  Music 
House  of  Saskatoon  and  Matthews'  Music 
House,  Calgary,  have  all  put  in  an  entire  list  of 
Columbia  records. 

The  new  branch  opened  up  in  Calgary  Alta  by 
Western  Gramophone  Co.  of  Winnipeg,  Man., 
who  are  distributors  of  Victor  lines,  is  an  en- 
terprise appreciated  by  Victrola  dealers  located 
within  shipping  distance  of  that  centre.  The 
opening  of  this  new  branch  is  in  line  with  the 
policy  of  the  Berliner  Gram-O-Phone  Co.,  Ltd., 
to  give  their  dealers  every  possible  service  in 
the  interests  of  better  business. 

Geo.  H.  Honsberger,  of  Pathe  Freres  Phono- 
graph Co.,  Toronto,  visited  Winnipeg  in  the  in- 
terests of  his  firm.  This  was  this  gentleman's 
initial  visit  to  Winnipeg,  and  the  extent  of  the 
city  and  its  activity  was  a  pleasant  surprise  to 
him. 

Babson  Bros-.,  the  only  firm  in  Winnipeg  giv- 
ing an  exclusive  Edison  service,  report  a  most 
extraordinary  December  business.  Collections 
have  improved  over  previous  years.  This  firm 
report  that  there  is  still  a  big  demand  for  the 
Edison  Blue  Amberol  and  concert  records  which 
have  proved  immensely  popular. 

Joseph  M.  Tees,  who  is  well  known  as  a  con- 
cert manager  and  music  dealer  of  some  thirty 
years'  experience  and  who  has  been  identified 
with  the  phonograph  business  for  a  long  time, 
has  opened  up  a  music  store  in  the  new  Curry 
Building,  206  Notre  Dame  St.  He  will  handle 
the  Edison  Diamond  Disc  and  Columbia  Graf- 
onola. 

Arrangements  have  just  been  completed 
whereby  Pathe  lines  will  be  distributed  in  the 
West  by  R.  J.  Whitla  &  Co.,  Ltd.,  the  wholesale 
dry  goods  house  of  Winnipeg,  whose  trade  ex- 
tends from  Fort  William  to  the  Arctic  Circle.  C. 
B.  Moore,  of  this  firm,  who  will  have  charge  of 
the  Pathe  department,  visited  Toronto  recently 
and  arranged  with  Pathe  Freres  Phonograph  Co. 


FACTORY  SITE  IN  NEW  YORK 

Will  erect  suitable  building  on  large  plot 
in  Manhattan. 

IDEAL  FOR  PIANO  OR 
TALKING  MACHINE  FACTORY 

Exceptional  shipping  facilities,  only  one  block 
from  Harlem  River.  Reached  easily  by  subway, 
"L"  and  street  cars.  N.  Y.  C.  R.  R.  passes 
property.   Write  for  details  to 

LEO  SALOMON 

505  FIFTH  AVENUE  NEW  YORK,  N.  Y. 


for  the  wholesaling  of  Pathephones  and  Pathe 
records  from  Fort  William,  West,  including  the 
Yukon.  The  agency  is  effective  immediately 
and  a  large  and  complete  stock  of  Pathephones 
and  records  is  being  shipped  to  Winnipeg. 

Hardy  &  Hunt,  216  Eighth  avenue,  Calgary 
Alta,  have  been  appointed  agents  for  the 
Aeolian-Vocalion  for  the  Province  of  Alberta. 
They  have  also  completed  arrangements  to 
stock  the  Pathephone. 


NEW  PLANT  FOR  PIANOPHONE  CO. 

Illinois  Concern  Purchases  Plant  of  Merrifield 
Piano  &  Organ  Co.,  and  Will  Use  the  Same 
for  the  Manufacture  of  Talkers 


Ottawa,  III.,  January  5. — The  factory  of 
Merrifield  Piano  &  Organ  Co.,  of  this  city,  has 
been  purchased  by  the  Ottawa  Pianophone  Co., 
and  is  already  being  operated  as  a  talking  ma- 
chine factory.  The  Ottawa  Pianophone  Co.  is 
a  newly  incorporated  organization,  and  is  cap- 
italized for  $150,000.  It  is  headed  by  Charles 
H.  Bartholomee,  of  Chicago,  who  is  president 
and  general  manager.  The  company  will,  for 
some  time,  confine  its  activities  to  talking  ma- 
chine manufacture,  but  may-at  a  later  date  man- 
ufacture pianos.  The  Chicago  offices  of  the 
company  will  be  maintained  at  the  present  lo- 
cation of  the  Charles  H.  Bartholomee  Piano  Co., 
at  339  South  Wabash  avenue,  Chicago. 


NEW  INCORPORATION 

A  certificate  of  incorporation  has  been  issued 
by  the  Secretary  of  State  to  the  Classique  Pho- 
nograph Corp.,  of  Delaware,  for  the  purpose 
of  manufacturing  and  dealing  in  talking  ma- 
chines and  supplies.  The  capitalization  of  the 
new  concern  is  $125,000,  the  incorporators  be- 
ing Herbert  E.  Latter  and  Norman  P.  Coffin, 
of  Wilmington,  Del.,  and  Clement  M.  Egner, 
of  Elkton,  Md. 


TRITON  CO.  IN  TROUBLE 

A  petition  in  bankruptcy  was  filed  Decem- 
ber 27  against  the  Triton  Phonograph  Co.,  137 
Fifth  avenue,  New  York.  Francis  Gilbert  has 
been  appointed  receiver,  under  a  bond  of  $1,000, 
with  power  to  continue  the  business  temporarily. 
The  liabilities  are  given  as  $14,000,  and  the  as- 
sets $7,500. 


Manufacturers  of 

SOSS  HINGES 

and  Producers  of 

DIE  CASTINGS 

in 

ALUMINUM 

Tin,  Zinc  and  Lead  Alloys 

(White  Metal) 


SOSS  DIE-CASTINGS 

in  outline,  absolutely  uniform,  accurate  and  well  finished 

Player  Piano  Parts,  Tone  Arm  Supports,  Sound  Boxes,  Bases 

and  other  attachments,  when  SOSS  DIE  CAST  in  quantities  enable  you  to  secure  an  accurate,  beautiful  product,  with  perfect  finish  and  fit,  ready  to  assemble. 
Wherever  accuracy  and  dependability  are  required  and  wherever  prompt  delivery  is  an  important  factor  our  SOSS  DIE-CASTING  process  is  eminently  successful  in  turning  out  large  quantities  of  intricate  parts. 
SOSS  DIE  CASTINGS  cost  less,  give  better  results  and  permit  of  quick  assembly. 

We  have-specialized  for  years  in  the  production  of  die-castings.    Our  increased  facilities  insure  you  of  moderate  prices,  accurately  finished  die-castings,  as  well  as  prompt  deliveries. 


Submit  models  or  blue  prints  for  estimate,  stating  quantity  required. 


SOSS  MANUFACTURING  CO.,  Inc. 


435-443  Atlantic  Avenue,  BROOKLYN,  N.  Y. 


MAKERS  OF 


[SPSS 


PRODUCTS 


BRANCHES  :    Chicago,  160  No.  Fifth  Ave. 


Los  Angeles,  224  Central  Bldg.  San  Francisco,  164  Hansford  Bldg.  Minneapolis,  3416  2d  Ave.  South 

Canadian  Representative,  J,  E.  Beaochamp  &  Co.,  Montreal. 


Detroit,  922  David  Whitney  Bldg. 
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NEW  MODEL  STARR  PHONOGRAPH 


Style  Three-quarters,  a  Small  Cabinet  Machine 
Priced  at  $75 — Ten  Styles  Now  in  Starr  Line 


Cincinnatti,  O.,  January  5. — The  Starr  Piano 
Co.  has  added  another  model  to  its  line  of  phon- 
ographs, Style  54.  Owing  to  its  inability  to 
fill  the  orders  for  this 
model  it  was  not  an- 
nounced until  after 
Christmas,  but  several 
hundred  were  distributed 
a  week  or  two  previous  to 
Christmas. 

The    new    style  was 
added  to  comply  with  the 
great    demand    for  the 
smaller  instrument  and  is 
a  beautiful    little  cabinet 
phonograph     finished  in 
oak   or  mahogany.  The 
dimensions     are:  height, 
42^   inches;   width,  19V4 
Starr  Style  %      inches;  depth,  22%  inches. 
It  sells  for  $75.    Starr  distributors  have  con- 
tracted for  large  orders  of  these  instruments  in 
the  belief  that  the  demand  will  be  very  great. 

With  the  addition  of  this  model  the  Starr 
Piano  Co.  is  now  making  ten  styles,  including 
the  four  art  styles:  Style  Ya,  $75;  Style  I,  $100; 
Style  II,  $125;  Style  III,  $150;  Style  IV,  $175; 
Style  V,  $200;  Style  VI,  "William  and  Mary," 
$250;  Style  VII,  "Jacobean,"  $250;  Style  VIII, 
"Adam,"  $300,  and  Style  IX,  "Sheraton,"  $300. 

A  yet  smaller  model,  Style  l/2,  is  being  com- 
pleted, and  will  be  offered  within  a  short  time. 


FEATURING  WINDOW  DISPLAYS 

Columbia  Co.  Sends  Out  Series  of  Photographs 
to  Dealers  Demonstrating  Some  Very  -  Ef- 
fective Ideas  in  Window  Dressing 


"Your  window"  is  the  title  of  an  unusually 
interesting  series  of  photographs  sent  out  re- 
cently to  Columbia  dealers.  These  illustrations 
show  the  different  ways  in  which  Columbia  deal- 
ers can  advertise  the  fact  that  they  are  han- 
dling Columbia  products. 

The  company  points  out  that  the  dealer's  big- 
gest advertising  asset  is  his  window,  as  it  is  a 
card  of  introduction  and  establishes  the  deal- 
er's standing  in  his  community.  The  illustra- 
tions forwarded  to  the  Columbia  representa- 
tives are  suggestions  for  window  decorations 
which  are  artistic  in  design  and  inexpensive  to 
reproduce.  The  Columbia  distributors  will  fur- 
nish Columbia  dealers  the  window  transpar- 
ency, which  is  featured  in  each  design,  free  of 
charge. 


Talking  Machine  Dealers  should  write  at  once 
to  their  Congressmen  urging  strongly  the  pas- 
sage of  the  Stephens-Ashurst  Bill,  H.  R.  13,568, 
providing  for  maintenance  of  retail  prices  on 
trade-marked  articles. 


ATTENTION 
EDISON  DEALERS 

Something  New 

The  "KENT"  Universal 
Attachment  for  the  Edison 
Disc  Phonograph  to  play 
all  make  records. 

Ask  your  jobber 
he  has  them. 

F.  C.  Kent  Co. 


cord  Quality 

FOR 

RECORD  MAKERS 

You  may  have  the  finest  artists,  do  the  best  recording,  and 
still  not  have  Record  Quality. 

All  that  labor  and  artistic  effort  is  wasted  unless  you  also 
have  Tone — clear,  resonant,  resounding  tone.   And  that  you 
cannot  have  unless  the  mixture  is  right. 
The  mixture  will  be  right  and  the  tone  and  quality  will 
follow  if  you  use 

ROTTEN  STONE. 

The  best  makers  do. 

We  are  the  only  miners  and  manufacturers  of  Rotten  Stone 
in  America.    Ask  us  about  it.    Samples  free  on  request. 

FOR  CABINET  MAKERS 

We  also  make  another  grade  of  Rotten  Stone  for  wood  finishing,  polishing, 
etc.    The  finest  mild  abrasive  made.    Ask  us  about  grade  B.  G. 

KEYSTONE  MINERALS  CO. 

35  EAST  21st  ST.  NEW  YORK 


OTTO  HEINEMAN'S  BIG  BIRTHDAY 


Head  of  Otto  Heineman  Phonograph  Supply 
Co.  Passes  Life's  Fortieth  Milestone  'Mid  a 
Blaze  of  Glory — Testimonials  From  Employes 


the  world,  and  the  company's  Central  West  di- 
vision presented  him  with  a  handsome  gold 
match  case.  The  day  was  one  of  continuous 
good-cheer,  for  it  marked  another  milestone  in 
the  career  of  a  man  who  has  achieved  interna- 
tional success  in  the  talking  machine  industry. 


Otto  Heineman,  president  of  the  Otto  Heine- 
man  Phonograph  Supply  Co.,  New  York,  cele- 
brated his  fortieth  birthday  a  fortnight  ago.  and 
as  a  mark  of  their  affection  and  esteem  the  em- 
ployes of  the  company's  offices  presented  him 
with  a  beautiful  solid  gold  cigarette  case,  to- 
gether with  a  lithographed  testimonial  of  ap- 
preciation, signed  by  each  employe.  As  this 
date  also  marked  the  first  anniversary  of  the 
Otto  Heineman  Phonograph  Supply  Co.,  the 
employes  of  the  executive  offices  decided  to  sur- 
prise Mr.  Heineman  in  a  way  which  would  leave 
a  permanent  remembrance.  They  succeeded  in 
their  endeavors,  for  Mr.  Heineman  was  the  most 
surprised  man  in  New  York,  when  Sales  Man- 
ager Baerwald  and  Miss  Aufrichtig,  treasurer  of 
the  company,  presented  him  with  the  cigarette 
case  and  testimonial. 

On  this  occasion  Mr.  Heineman  was  the 
host  at  a  dinner  party  held  at  the  Hotel 
Majestic,  at  which  many  of  his  personal  friends 
were  in  attendance,  together  with  several  of 
the  executives  of  the  Otto  Heineman  Phono- 
graph Supply  Co.,  and  a  number  of  prominent 
artists,  including  Johannes  Sembach,  the  noted 
German  tenor. 

Mr.  Heineman  was  in  receipt  of  congratula- 
tory messages  from  his  friends  in  all  parts  of 


SEASON'S  GREETINGS  STILL  COMING 

Some  Expressions  of  Good  Will  That  Have 
Reached  The  Review  Office  During  the  Week 


A  pass  issued  over  the  lines  of  the  ''Prosperity 
Transportation  Co."  to  "Prosperity  with  Health 
and  Happiness,"  good  during  the  year  1917,  has 
been  issued  to  his  friends  by  Horace  Sheble,  of 
the  Domestic  Talking  Machine  Corp.,  Philadel- 
phia. "Just  a  Homely,  Old  Fashioned  God- 
speed as  you  Start  Another  Year,"  is  the  senti- 
ment on  a  card  sent  out  by  Ava  Poole,  of  the 
Poole  Piano  Co.,  Boston. 

Cards  of  greeting  came  also  from  Wm.  Tonk 
&  Bro.,  New  York;  W.  D.  Andrews,  Syracuse, 
N.  Y.,  and  Decker  &  Son,  Inc.,  New  York;  C. 
J.  Schmidt  Piano  Co.,  Tiffin,  O.,  and  the  Unit 
Construction  Co.,  Philadelphia. 


CORTINAPHONE  IN  PHILADELPHIA 


One  of  the  most  recent  agencies  established 
by  the  Cortina  Academy  of  Languages,  12  East 
Forty-sixth  street,  has  been  with  Strawbridge 
&  Clothier,  of  Philadelphia,  one  of  the  largest 
department  stores  of  that  city.  Reports  have 
been  received  that  they  have  done  exceptionally 
well  with  the  Cortinaphone. 


Oak  or  Mahogany.  Size, 
in.  Wide.     20  !4  in.  Deep.  46 
in.  High.    Double  spring  motor, 
12-inch      turntable,  reversible 
tone  arm,  playing  all  records. 


GOVERNOR  SPRING  WIRE 

LUCKY  13  PHONOGRAPH  CO.,  3  East  12th  Street, 
New  York  City,  wishes  to  announce 

that  they  are  in  a  position  to  manufacture  and  punch  out  governor  springs  in 
any  size  required  at  reasonable  prices.  Send  samples  and  quantity  required 
and  we  will  gladly  quote  you. 

We  also  wish  to  announce  that  we  can  furnish  the  following  sizes  of 
Main  Springs  for  immediate  delivery  in  large  quantities: 

5/8  x  .025  x    9  ft.  6  in.  7/8  x  .022  x  10  ft. 

3/4  x  .020  x    8  ft.  6  in.  7/8  x  .026  x  11  ft. 

3/4  x  .025  x  10  ft.  1  x  .028  x  12  ft. 

13/16x  .025  x    9  ft.  6  in.  1-1/8  x  .027  x  18  ft.  6  in. 

Governor  Spring  Wire  in  coil,  $1.50  per  pound  in  quantity  weight. 

Some  of  these  springs  can  be  used  in  many  standard  motors.  If  you  will 
let  us  know  what  motors  you  wish  springs  for,  we  will  gladly  advise  you  what 
size  mainspring  can  be  used.  .... 

Write  for  our  84-page  free  catalogue — the  only  one  of  its  kind  in  America, 
illustrating  33  different  styles  of  phonographs,  eight  styles  of  motors,  500 
different  parts  for  various  motors  and  other  phonographic  parts,  such  as  Tone 
Arms,  Reproducers,  Mica,  Sapphire  Points.  Rubber  Gasket,  Stylus  Bars, 
Needle  Holding  Screws,  Speed  Indicators,  Brakes,  Brake  Springs,  Winding 
Shaft  Springs,  Governor  Balls,  Governor  Springs,  Winding  Handles,  Horns  and 
Horn  Brackets,  Horn  Elbows,  Regulator  Stems,  Main  Springs,  Governor 
Pinions,  Governor  Springs,  Turn  Table  Shafts,  Turn  Tables,  Turn  Table  Cloth, 
Intermediate  Gears,  Spring  Barrels,  Spring  Barrel  Gears,  Rubber  Washers, 
Rubber  Tacks,  Escutcheons,  Needle  Cups,  Waste  Needle  Cups,  Cabinet  Hinges, 
Cover  Stays,  Cabinet  Hardware  and  Tools  for  Repairing.  Also  description 
of  our  Repair  Department. 
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The  Columbia  recordings  of  song  hits  are 
real  hits— hits  as  songs  and  hits  as  sales. 


( Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


"MERCHANDISING  HELPS  FOR  VICTOR  DEALERS" 

This  Is  the  Title  of  a  Most  Valuable  Publication  Just  Compiled  and  Published  by  the  New  York- 
Chicago  Talking  Machine  Co. — Arthur  D.  G.  Geissler  Sets  Forth  "Our  Creed" 

"Merchandising  Helps  for  Victor  Dealers"  is  The  scope  and  purpose  of  this  new  publica- 

the  title  of  one  of  the  most  valuable  publica-  tion  is  best  summed  up  from  a  resume  of  the 

tions  which  has  yet  made  its  appearance  in  the  index,    which    covers    the    following  articles: 

talking  machine  industry.     This  book  has  been  Competition  and  co-operation;  some  problems 

compiled  and  published  by  the  New  York-Chi-^  you  must  solve  yourself — the  reasons  for  han- 

cago  Talking  Machine  Co.,  Victor  distributor,  dling  the  Victor  exclusively,  the  "records  on 


and  contains  practical  ideas  which  can  be  utilized 
to  advantage  by  all  Victor  dealers  everywhere. 

This  book  is  compiled  from  the  actual  expe- 
riences of  Victor  dealers,  and  Arthur  D.  Geissler, 
president  of  the  New  York-Chicago  Talking 
Machine  Co.,  points  out  in  a  pithy  and  informa- 
tive introduction  just  what  this  publication  is 
intended  to  cover,  saying  in  part: 

"If  instead  of  listening  to  one  successful  Vic- 
tor dealer  you  were  given  the  opportunity  to 
attend  an  'experience  meeting'  of  several  hun- 
dred successful  dealers — a  meeting  where  each 
man  would  discuss  freely  and  frankly  the 
policies  and  methods  and  sales  ideas  that  had 
proven  successful  in  increasing  his  sale  of  Vic- 
trolas  and  Victor  records — you  would  feel  that 
you  simply  could  not  afford  to  miss  such  a  meet- 
ing. 

"You  can  attend  such  an  'experience  meet- 
ing.' You  stepped  into  the  auditorium  where 
the  meeting  is  being  held  when  you  opened  the 
pages  of  this  book.  Hundreds  of  successful 
Victor  dealers  have  lent  their  aid  in  the  prep- 
aration of  this  business  talk  on  the  merchandiz- 
ing of  Victor  products.  Perhaps  you,  yourself, 
have  unwittingly  contributed  to  it.  If  some- 
where in  these  pages  you  find  some  successful 
business-bringing  plan  of  your  own  described 
then  we  thank  you,  and  every  Victor  dealer  will 
thank  you,  for  having  contributed  to  the  knowl- 
edge we  are  all  seeking— HOW  TO  SELL 
MORE  VICTOR  GOODS." 

One  of  the  distinctive  features  of  this  cloth- 
bound  book  is  the  fact  that  it  is  illustrated  by 
numerous  photographs,  taken  in  Victor  estab- 
lishments in  different  sections  of  the  country. 
The  various  ideas  discussed  in  the  text  are 
visualized  so  that  the  dealer  will  find  the  read- 
ing of  the  book  a  profitable  pleasure  that  will 
retain  his  interest  at  all  times.  This  publica- 
tion is  essentially  high-class  in  every  detail,  and 
should  be  a  welcome  addition  to  the  library  of 
any  man  associated  with  the  Victor  industry. 


approval"  problem,  terms  and  interest  on  de- 
ferred payments;  how  to  get  the  most  good  out 
of  your  Victor  department;  making  the  show- 
window  pay  the  rent;  show-window  helps  that 
you  can  obtain  from  the  New  York-Chicago 
Talking  Machine  Co.;  keeping  track  of  machines 
and  records;  arrangement  and  classification  of 
your  record  stock;  how  to  compile  a  mailing 
list;  how  to  use  your  mailing  list;  the  "fol- 
low-up" file;  form  letters  that  have  pulled; 
special  plans  for  attracting  trade — concerts  and 
opera  talks,  artists'  week,  children's  hour,  re- 
citals, Christmas  Victrola  club,  Victrola  savings 
bank;  advertising  yourself  as  the  Victor  dealer; 
the  Victor  in  the  school;  taking  the  store  to  the 
customer. 

Under  the  heading  "Our  Creed,"  the  following 
appears  over  the  signature  of  Mr.  Geissler: 
"To  realize  that  upon  our  dealer's  success  de- 
pends ours. 

"To  remember  that  success  lies  in  establishing 
mutual  interest  between  distributors  and 
dealers.  Then,  to  tell  you  not  what  you 
would  like  to  hear,  but  what  you  ought  to 
hear.    Aid  you  to  aid  ourselves. 

"To  respect  our  business,  our  customers,  our- 
selves. To  play  the  game  like  men.  To 
fight  against  nothing  so  hard  as  our  own 
weakness.  To  build  for  our  future  a  solid 
asset  in  good  will. 

"To  fill  our  orders  the  same  day  received  and 
fill  them  as  completely  as  the  factory  will 
permit.  To  personally  inspect  each  item  of 
merchandise  shipped.  To  guarantee  that  it 
is  in  the  same  condition  it  left  the  factory. 
To  refer  all  retail  inquiries  to  you. 

"To  be  considered  as  your  warehouse.  To  agree 
to  keep  for  your  use,  the  largest  and  most 
complete  stock  of  Victor  talking  machines, 
records  and  supplies  in  the  United  States. 
FINALLY,  to  have  and  to  hold  talking 
machine  business,  to  achieve  success  by 
service  rendered.   THIS  IS  OUR  CREED." 


MAGNET  DECALCOMANIE  NAMEPLATES 
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We  can  furnish  the  same  or  similar  style  as  shown 
herewith,  according  to  the  price  scale  given  below, 

250       600  1000 

Goldlletters,  black  edged  .    .  $12    $15  $20 

Black  letters,  solid  gold  back-  £f£    COft    49 K 
ground,   with  fancy  border  V^«> 
Samples  upon  application, 
GEO.  A.  SMITH-SCHIFFLIN  CO. 
136  Liberty  Street,        New  York,  N.Y. 
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Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


GETTING  CLOSE  TO  THE  PUBLIC 

How  Rustin's  Talking  Machine  Co.,  Columbia, 
S.  C,  Keeps  the  Grafonola  Before  the  Best 
People  of  the  City— Offers  Free  Entertainment 


Columbia,  S.  C,  January  6.— One  of  the  leading 
retail  houses  in  this  city  is  Rustin's  Talking  Ma- 
chine and  Specialty  Co.,  which  handles  the  pro- 
ducts of  the  Columbia  Graphophone  Co.  ex- 
clusively. Although  this  concern  has  only 
handled  this  line  since  October  it  has  closed  a 
very  successful  holiday  trade- and  developed  a 
large  Columbia  clientele. 

W.  B.  Rustin,  general  manager  of  the  com- 
pany, is  a  firm  believer  in  advertising,  and  has 
carried  on  a  systematic  newspaper  campaign 
which  has  been  productive  of  excellent  results. 

Before  opening  their  warerooms  Mr.  Rustin 


Rustin's  Attractive  Display  Rooms 

sent  to  every  telephone  user  a  personal  letter 
inviting  their  presence  at  the  store,  stating  that 
it  would  be  a  pleasure  to  entertain  them  with 
any  music  they  should  wish  to  hear.  The  com- 
pany is  always  glad  to  furnish  music  absolutely 
free  of  charge  to  any  entertainment  of  any  kind, 
especially  to  churches,  banquets,  etc.  If  a  per- 
son is  not  a  talking  machine  owner  and  desires 
to  give  a  dance  to  friends  for  an  evening  the 
Rustin  store  furnishes  a  Grafonola  for  their  use 
without  charge. 

At  one  time  the  company  mailed  to  the  lead- 
ing citizens  of  Columbia,  such  as  bank  presi- 
dents, directors,  state  and  city  officials,  etc., 
invitations  to  call  at  the  store  and  be  entertained 
with  some  of  the  world's  best  music  by  the 
world's  best  artists.  This  created  considerable 
publicity  and  comment  in  view  of  the  fact  that 
the  best  quality  stationery  was  used  and  every- 
thing was  conducted  on  a  high-grade  plan. 


COHEN  &  HUGHES  FEATURE  VICTOR 

Baltimore,  Md.,  December  30. — Cohen  & 
Hughes,  of  220  North  Howard  street,  have  been 
using  extensive  advertising  space  announcing 
the  opening  of  their  new  store,  the  ground  floor 
of  which  is  devoted  exclusively  to  the  demon- 
stration and  sale  of  Victrolas  and  Victor  rec- 
ords. 

Public  recitals  are  being  held  every  day,  and 
an  excellent  holiday  business  is  being  done  by 
the  concern. 


The  St.  John  Drug  Store,  of  Caney,  Kansas, 
has  recently  secured  the  agency  for  the  Colum- 
bia Grafonola. 
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This  "ATLAS'*  Packing  Case 
merits  your  consideration. 
Write  for  convincing  facts. 


DECISION  IN  AEOLIAN'VICTOR  CASE 

Circuit  Court  of  Appeals  in  Philadelphia  Up- 
holds Decision  of  District  Court,  Maintaining 
That  Victor  Co.  Has  Right  to  Withhold  De- 
liveries if  Distributor's  Contract  is  Broken 


Philadelphia,  Pa.,  January  5. — Justice  Mc- 
Pherson  in  the  U.  S.  Circuit  Court  of  Appeals 
here  last  month  affirmed  the  decision  of  the 
lower  court  in  Newark,  N.  J.,  in  the  Aeolian 
Co.  vs.  Victor  Co.  suit  in  upholding  the  right 
of  the  Victor  Talking  Machine  Co.,  of  Cam- 
den, to-  cancel  the  contract  with  and  refuse  to 
fill  orders  from  a  distributor  who  violates  the 
provisions  of  the  agreement.. 

The  Aeolian  Co.  for  some  years  acted  as  dis- 
tributor for  the  Victor  Co.  product  in  New 
York,  and  then  placed  upon  the  market  their 
own  product,  the  Aeolian-Vocalion.  The  Vic- 
tor Co.  charged  that  the  marketing  of  its  own 
line  by  the  Aeolian  Co.  violated  its  distributor's 
agreement,  and  notified  the  latter  concern  that 
the  distributor's  contract  was  cancelled.  The 
Victor  Co.  subsequently  refused  to  fill  orders 
received  prior  to  the  cancellation  notice,  and  the 
Aeolian  Co.  sued  to  enforce  the  contract  and 
secure  damages. 

It  was  stated  that  following  the  decision  of 
the  Circuit  Court  of  Appeals  the  case  against 
the  Victor  Co.  would  be  dropped. 


ADOPTS  NAME  OF  "MODUNOME" 

For  New  Expression  Control  Feature  of  the 
Delpheon  Co.'s  Line  of  Talking  Machines 

Bay  City,  Mich.,  January  6. — R.  W.  Gresser, 
sales  manager  of  the  Delpheon  Co.,  stated  this 
week  that  the  company  had  adopted  the  name 
"Modunome"  for  its  expression  control,  which 
is  one  of  the  distinctive  features  of  the  Del- 
pheon line.  This  term  will  be  used  in  all  of 
the  company's  advertising  and  catalog  matter, 
with  the  idea  of  making  it  one  of  the  popular 
names  of  the  phonograph  industry. 

The  company  has  completed  plans  for  an  ex- 
tensive advertising  campaign  to  reach  the  gen- 
eral public,  which  Mr.  Gresser  feels  sure  will 
prove  of  considerable  value  to  the  Delpheon 
dealer.  A  local  advertising  plan  has  also  been 
perfected  which  will  enable  the  dealer  who  is 
handling  the  Delpheon  line  as  a  new  proposition 
to  make  his  introduction  under  the  most  favor- 
able auspices. 

The  company,  in  keeping  with  its  slogan, 
"The  phonograph  with  an  individuality,"  has 
just  perfected  and  has  applied  for  patents  on  a 
unit  motor  board  and  cover.  The  entire  top 
lifts  off  the  machine  and  can  be  placed  on 
metal  legs  that  are  fastened  permanently  under 
the  motor  board  so  that  the  motor  and  other 
mechanism  can  be  easily  accessible.  This,  it 
is  claimed,  permits  of  better  construction  of  the 
motor  board,  and  eliminates  the  necessity  of 
leaving  unsightly  cracks  or  joints  in  the  board. 
The  Delpheon  motor  boards  in  the  future  will 
be  one  solid  veneered  panel. 

Other  new  features  to  be  included  in  future 
Delpheon  product  are  a  veneered  cover  top,  a 
new  type  of  automatic  cover  support,  and  other 
minor  improvements. 

Mr.  Gresser  states  that  the  factory  has  been 
working  day  and  night  to  extend  prompt  serv- 
ice to  the  company's  jobbers  and  dealers,  and 
that  nothing  will  be  left  undone  from  a  manu- 
facturing and  sales  standpoint  to  give  adequate 
co-operation  to  Delpheon  dealers  in  1917. 


TO  MAKE  NEW  TALKING  MACHINE 

The  Monmouth  Plow  Co.,  of  Monmouth,  Ill- 
is  now  manufacturing  a  talking  machine  known 
as  the  Monmouth  phonograph,  according  to  a 
statement  made  by  Manager  J.  A.  Scott,  this 
week. 

William  Friedman,  formerly  associated  with 
Thomas  A.  Edison,  Inc.,  Orange,  N.  J.,  has  been 
elected  president  of  the  King  Talking  Machine 
Co.,  New  York,  whose  factory  is  located  in 
Newark,  N.  J. 


IMPOSING  "TONEARM"  STAFF 

Men  Selected  to  Head  Respective  Departments 
of  Columbia  Employes  Magazine 


Bridgeport,  Conn.,  January  6. — The  officers  of 
the  committee  to  publish  the  "Tonearm,"  the 
new  magazine  of  the  American  and  Columbia 
Graphophone  Co.'s  for  distribution  to  the  em- 
ployes have  been  chosen,  and  are  as  follows: 
Advisory  Board:  C.  J.  Wheadon,  president,  A. 
W.  Wadham,  vice-president,  and  W.  D.  Sco- 
field:  G.  W.  Peace,  editorials;  Miss  B.  Parish 
and  Miss  Lillian  Teskey,  factory  news;  Mor- 
ris Gould,  exchange;  F.  H.  Barrows,  mechanics; 
George  Cook,  sports;  Louis  Grief er,  special  ar- 
ticles; H.  H.  Golden,  comic  section;  E.  J.  Nel- 
son, advertising  manager.  The  editor-in-chief 
is  W.  D.  Scofield,  and  the  secretary  of  the 
committee  is  E.  J.  Nelson. 

C.  J.  Wheadon,  president  of  the  Advisory 
Board  of  the  "Tonearm,"  is  an  assistant  to  the 


NELSON  &  HALL  CO. 

Montgomery  Center,  Vermont 

general  works  manager,  and  is  ideally  equipped 
for  his  important  journalistic  post.  A.  W. 
Wadham,  vice-president,  is  superintendent  of 
printing.  The  Advisory  Board  expects  to  pub- 
lish a  magazine  that  will  rank  with  the  best 
magazines  published  by  industrial  enterprises. 
It  is  intended  to  distribute  the  "Tonearm" 
among  the  employes  of  the  two  companies  all 
over  the  world,  whether  they  are  serving  in  me- 
chanical or  clerical  capacities. 

It  is  understood  that  the  printing  department 
at  the  American  Graphophone  Co.  plant  will  be 
housed  in  new  quarters  before  summer.  Ar- 
rangements are  now  pending  for  the  purchase 
of  land  which  will  give  the  printing  depart- 
ment considerably  larger  space  and  far  more 
adequate  facilities  to  take  care  of  the  growing 
demands  made  upon  it. 


Efficiency  is  the  power  of  doing  one's  most 
and  best  in  the  shortest  time  and  easiest  way 
to  the  satisfaction  of  all  concerned. 


100  LOUD  PLAYING 


For  Use  on  all  DISC  TALKING  MACHINES 


HIGHEST  GRADE 

EVER  MADE 

"The  Needle  they  come  back 
for  and  pay  the  price,  10c." 


Extra  Loud 
Loud  Tone 
Full  Tone 
Medium  Tone 
Soft  Tone 


Finest  Tone 
Opera 
Half  Tone 
Musical 
and  others 


ORDER  NOW 

to  insure  delivery 


as  our 


1917  OUTPUT 

is  all  being 
rapidly  taken  up 

NEW  YORK  DISC  NEEDLE  CO. 

110  Worth  Street 
NEW  YORK 
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Phone.  2124  Cortlandi 


LOW  STOCKS  SERVE  TO  HANDICAP  TRADE  IN  ST.  LOUIS 

During  and  Before  Holidays — Noted  Sales,  However,  Were  Very  Large — Record  Trade  Was  Enor 
mous — Help  Very  Scarce — News  of  the  Month 

On  December  18,  19  and  20  the  Silver 


St.  Louis,  Mo.,  January  4. — "Our  stocks  ran  so 
low  that  we  were  severely  handicapped,"  is  the 
usual  answer  when  you  ask  a  local  talking  ma- 
chine dealer  about  his  Christmas  business.  It 
appears  to  be  a  fact  that  the  favorite  models  of 
all  of  the  standard  machines  were  less  than 
zero  before  the  holiday  season.  Some  merchants 
whose  sales  averaged  higher  than  their  neigh- 
bors were  able  to  exchange  machines  and  thus 
deplete  both  stocks.  But  at  the  end,  there  was 
no  chance  to  borrow  anything  except  the  very 
highest  priced  models.  The  record  business,  too, 
was  amazing.  The  totals  of  record  sales  in  some 
shops  equalled  the  totals  of  all  business  five  or 
six  years  ago. 

The  most  trying  feature  of  the  holiday  season 
was  the  effort  to  get  help  that  would  be  help. 
It  seems  that  almost  every  person  who  knew 
the  line  were  at  work  except. a  few  of  the  record 
girls  who  had  married. 

Mark  Silverstone,  president  of  the  Silverstone 
Music  Co.,  was  sick  several  days  after  Christ- 
mas. His  sales  force  said  that  he  worked  too 
hard  trying  to  keep  the  heavy  trade  out  of  a 
tangle  that  seemed  impossible  when  the  trade 
was  running  about  double  the  estimated  capacity 
of  the  demonstration  rooms.  But  he  kept  it 
going  and  made  all  of  the  deliveries  on  Monday 
at  the  latest.  The  stock  of  $150  Edisons  was 
exhausted  and  that  of  the  Style  250  just  barely 


escaped. 

stone  Co.  gave  a  series  of  tone  tests  with  Miss 
Elizabeth  Spencer  as  singer. 

Val  Reis,  of  the  Smith-Reis  Piano  Co.,  says 
he  could  have  done  a  third  more  business  if  he 
could  have  obtained  the  stock  he  wanted.  E.  A. 
Kieselhorst,  of  the  Kieselhorst  Piano  Co.,  says 
that  business  was  permitted  to  walk  out  of  that 
store  two  days  because  there  was  neither  help 
nor  space  for  more  undertakings  than  were 
going  on.  The  Field-Lippman  Piano  stores, 
which  always  have  a  very  handsome  window  dis- 
play of  large  machines,  came  out  after  Christmas 
with  only  table  machines. 

Manager  Gordon,  of  the  Pathephone  Co.,  met 
the  demands  for  those  machines  by  bringing  in 
a  heavy  shipment  by  express  after  the  em- 
bargoes had  cut  off  the  freight  supply.  Finally, 
however,  the  express  companies  failed  as  a  means 
of  even  delivery  of  single  machines.  The  ex- 
press office  here  became  so  congested  that  there 
was  no  effort  for  several  days  to  move  anything 
but  perishable  stuff.  The  companies  could  not 
obtain  enough  cars  to  haul  all  of  the  material 
offered  them  nor  help  to  handle  all  they  moved. 
For  a  week  before  Christmas  packages  of 
liquors,  most  of  it  going  to  dry  States,  were 
stacked  to  one  side.  Talking  machines  were 
moved  before  booze. 

Manager  Irby  W.  Reid,  of  the  Columbia  ware- 


MOTORS 

Our  Experience  Guarantees 
A  Perfect  Product 


Kirkman  Engineering  Corporation 

237  Lafayette  Street,  New  York 

Successors  to  the  STANDARD  GRAMAPHONE  APPLIANCE  CO. 


rooms,  was  operated  on  early  in  December  for  a 
minor  ailment,  but  got  away  from  the  hospital 
in  time  to  assist  through  the  Christmas  rush. 
His  Christmas  gift  to  his  family  was  a  film  of  his 
children  to  be  preserved.  After  it  was  delivered, 
he  permitted  a  friend  who  conducts  a  movie 
show  to  run  it  one  night,  and  it  proved  to  be 
highly  popular  with  the  audience. 

Mark  Silverstone,  of  the  Silverstone  Music 
Co.,  Edison  jobbers  and  retailers,  says  Novem- 
ber business  exceeded  both  November  and  De- 
cember of  last  year. 

Miss  Ruth  Hirsch,  formerly  of  Aeolian  Hall, 
is  now  at  the  Silverstone  Music  Co. 

L.  Nachman,  of  the  Silverstone  Music  Co.,  has 
been  conducting  a  series  of  Edison  concerts 
before  the  Tuesday  Club,  a  high  class  culture 
club  of  women. 

The  Kieselhorst  Piano  Co.  and  the  Silver- 
stone Music  Co.  had  new  delivery  trucks  in  serv- 
ice for  the  holiday  trade.  The  Columbia  ware- 
rooms  recruited  a  passenger  machine  and  the 
wholesale  department  boys  operated  it  at  night, 
usually  clearing  up  the  day's  business  over  the 
capacity  of  the  wagons  by  midnight  or  soon 
after. 

L.  M.  Schlude,  retail  sales  manager  of  the 
Silverstone  Music  Co.,  built  his  floor  force  up  to 
ten  persons  before  the  holiday  rush  began  and 
will  maintain  this  force  until  permanent  increase 
is  necessary. 

Miss  Gertrude  Dick,  formerly  of  the  Famous- 
Barr  sales  force,  is  now  at  the  Vandervoort 
Music  Salon. 

C.  R.  Salmon,  wholesale  manager  of  the  Co- 
lumbia Co.,  joined  the  retail  sales  force  during 
the  holidays,  and  proved  his  ability  to  dance 
any  of  the  late  steps  in  the  narrow  confines  of 
the  demonstration  rooms  when  buyers  expressed 
doubt  as  to  the  records  for  dancing. 

Retail  Manager  Phillips,  of  the  Columbia,  says 
that  much  of  the  credit  of  his  wonderful  sales 
must  go  to  Miss  Margaret  Suddendorf,  who 
never  got  tired  but  was  always  on  the  job. 


EXTENSIVE  V0CALI0N  ADVERTISING 

Out-of-Town  Dealers  Featuring  the  Complete 
Aeolian-Vocalion  Line 


The  Aeolian-Vocalion  was  extensively  adver- 
tised in  the  nearby  New  Jersey  newspapers  Sun- 
day, several  Aeolian-Vocalion  dealers  using 
good-sized  space  to  acquaint  the  public  with  the 
fact  that  they  are  handling  the  complete  Aeolian- 
Vocalion  line. 

The  style  G  Aeolian-Vocalion,  retailing  at 
$100,  was  featured  in  this  advertising,  the  text 
of  which  mentioned  the  tonal  qualities  of  this 
instrument  and  called  attention  to  the  Graduola, 
an  exclusive  Vocalion  feature. 

Among  the  concerns  advertising  the  Aeolian- 
Vocalion  Sunday  were  J.  W.  Greene,  Jersey 
City,  and  the  Heraco  Exchange,  West  Hoboken, 
N,  J. 


John  H.  Becker,  an  experienced  talking  ma- 
chine man,  has  been  appointed  manager  of  the 
talking  machine  department  in  the  Grinnell  Bros, 
branch  in  Escanaba,  Mich. 


BUY  YOUR 

SAPPHIRE  NEEDLES 

WHILE  PRICES  ARE  LOW 

Prices  are  advancing  rapidly  on  jewel 
points,  so  stock  up  today.  We  have 
a  tremendous  stock  of  needles  at  low 
prices,  and  can  guarantee  immediate 
delivery. 

Supertone  supplies  are  made  right  and 
are  the  ideal  needles  for  securing  good 
music. 

Don't  delay  but  write  today  for  prices 

Supertone  Talking  Machine  Co. 

8  West  20th  Street  NEW  YORK 
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We  have  had  quite  a  lot  to  say  about  the  exclusive 
Columbia  Records  by  Barrientos,  the  world's  great- 
est coloratura  soprano.  We  are  again  saying  it  loud 
enough  lor  several  million  people  to  hear;  witness 
the  Columbia  back  cover  advertisement  in  this  week's 
Saturday  Evening  Post. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


COLUMBIA  CO.  LEASES  FIFTH  AVENUE  SHOWROOMS 

Ten-Year  Lease  Secured  on  Warerooms  at  Thirty-Seventh  Street  and  Fifth  Avenue,  New  York, 
at  Total  Rental  of  About  $600,000 — Will  Add  to  the  Prestige  of  the  Columbia  Line  Everywhere 


TALKERS  HELP  VENEER  TRADE 


The  Columbia  Graphophone  Co.,  New  York, 
has  leased  the  corner  store,  upper  floor  and 
basement  in  the  eleven-story  structure,  known, 
as  the  Lewis  Building,  at  the  northeast  corner 
of  Thirty-seventh  street  and  Fifth  avenue,  one 
of  the  most  desirable  locations  in  the  city.  The 
store  has  an  area  of  25  by  110  feet,  the  basement 
50  by  110  feet,  and  the  upper  floor  75  by  110 
feet,  and  the  lease  is  for  a  period  of  ten  years 
at  an  aggregate  rental  of  about  $600,000.  The 
Columbia  Co.  expects  to  take  possession  April  1. 

Commenting  upon  this  transaction,  which  is 
one  of  the  most  important  closed  in  local 
talking  machine  circles  for  some  time  past,  H. 
L.  Willson,  assistant  general  manager  of  the 
Columbia  Co.,  said:  "We  have  leased  this  cor- 
ner store  in  recognition  of  the  fact  that  New 
York  may  be  considered  the  'Show  Window  of 
America.'  With  Fifth  avenue  generally  recog- 
nized as  the  world's  greatest  high-class  shop- 
ping center,  and  the  section  between  Thirty- 
fourth  and  Forty-second  streets,  acknowledged 
to  be  the  hub  of  this  district,  we  feel  that  the 
location  of  a  Columbia  'show-window'  in  this 
center  will  be  of  immeasurable  benefit  to  Co- 
lumbia dealers  everywhere. 


"We  are  planning  to  make  this  Columbia 
establishment  the  finest  talking  machine  store 
in  America,  and  one  which  will  add  to  the  pres- 
tige and  sales  possibilities  of  the  Columbia  line 
throughout  the  country.  New  York  is  visited 
daily  by  thousands  of  out-of-town  shoppers, 
who  cannot  fail  to  be  favorably  impressed  with 
the  fact  that  they  have  seen  Columbia  products 
displayed  to  the  best  possible  advantage  on 
America's  greatest  thoroughfare.  This  impres- 
sion, we  believe,  will  strengthen  their  confi- 
dence in  Columbia  product,  and  thereby  add  to 
the  prestige  of  the  Columbia  dealers  in  their 
home  cities." 

The  Columbia  Co.  is  to  be  congratulated  upon 
the  progressive  policy  it  has  evidenced  in  leas- 
ing this  Fifth  avenue  store,  as  Mr.  Willson's 
reference  to  New  York  as  the  "Show  Window 
of  America"  is  founded  on  the  experiences  of 
many  •  national  advertisers.  Columbia  repre- 
sentatives throughout  the  country  will  have 
every  reason  to  look  forward  with  interest  to 
the  opening  of  this  new  Columbia  establishment, 
as  it  will  constitute  a  permanent  and  valu- 
able advertisement  for  every  Columbia  dealer 
throughout  the  country. 


CONVEYS  MUSIC_T0  THE  PUBLIC 

Guy  Mahoney,  of  Hartford  City,  Ind.,  Hits 
Upon  Clever  Advertising  Stunt  in  Which 
the  Pathephone  Is  Employed 

Guy  Mahoney,  Hartford  City,  Ind.,  whose 
picture  appears  herewith,  has  hit  upon  an  amus- 
ing, yet  useful  advertising  stunt  which  has  pro- 
duced many  Pathephone  and  Pa-the  record  sales. 
Instead  of  "hitching  his  wagon  to  a  star,"  this 
progressive  Pathe  dealer  has  hitched  the  Pathe- 
phone to  a  stove  pipe  and  thereby  dispenses 
music  to  passersby. 

As  described  by  Mr.  Mahoney  this  stunt  was 
worked  as  follows:'  "I  took  the  grill  from 
the  front  of  one  of  my  larger  Pathephones  and 
inserted  in  its  place  a  piece  of  cardboard  with  a 
four-inch  circular  hole  cut  in  the  center,  into 
which  I  fitted  a  stove-pipe  elbow.  The  elbow 
terminates  in  a  straight  length  of  pipe  which 
runs  beneath  the  floor  of  my  store  window 
and  ends  immediately  above  the  sidewalk.  The 
outside  opening  in  front  of  the  store  is  covered 


with  a  grating.  I  have  concealed  a  Pathephone 
inside  of  the  store  with  a  screen  which  hides 
it  and  the  operator  from  view. 


UKULELES 

The  biggest  sellers  in  the  small  musical  instrument 
business.  Why  handle  poorly  constructed,  inferior- 
toned  imitations  when  you  can  get  at  similar  prices, 
the  beautifully  toned 

Genuine  Hawaiian 
Gold  Medal  Instruments 

Hand  made  throughout  of  old,  thoroughly  seasoned 
native  Hawaiian  Koa,  superior  to  any  other  wood 
in  tone  quality.     Send  for  wholesale  price  list. 

SHERMAN,  CLAY  &  CO. 

163  Kearny  Street  San  Francisco 

Largest  Distributors  of  Hawaiio  Instruments  in  the  World 


Guy  Mahoney 

"The  distance  at  which  my  home-made  mega- 
phone can  be  heard  is  surprising.  On  a  day 
when  there  is  not  much  wind,  I  send  Pathephone 
music  down  the  street  for  two  blocks.  I  use, 
preferably,  band  records." 


TRUSTEE  ELECTED  FOR  BANKRUPT 

At  a  meeting  of  the  creditors  of  the  Talking 
Toys  Corp.,  manufacturer  of  toys  and  talking 
machines,  at  243  West  Seventeenth  street,  New 
York,  held  in  the  office  of  Seaman  Miller,  ref- 
eree, last  week,  Alfred  C.  Coxe,  Jr.,  was  elected 
trustee,  and  his  bond  was  fixed  at  $40,000.  Lia- 
bilities are  $53,000. 


Trade  Paper  in  the  Veneer  Field  Comments  on 
the  Effects  of  the  Talking  Machine 


Veneers,  a  progressive  trade  journal  in  the 
veneer  field,  in  a  recent  editorial  commented  as 
follows  on  the  effect  of  the  increasing  demand 
for  talking  machine  cabinets  upon  the  veneer 
industry: 

"The  phonograph  and  all  the  brother  and 
sister  instruments,  carrying  different  names,  have 
long  been  important  users  of  veneer  in  the  mak- 
ing of  cabinets  or  cases.  There  is,  perhaps,  not 
another  line  of  important  veneer  using  where 
there  has  been  more  extension  during  the  year 
than  in  this  work  of  making  phonograph  cabi- 
nets. This  instrument  is  being  rapidly  popu- 
larized and  is  not  only  being  handled  by  special 
dealers  in  such  instruments,  but  during  the  year 
it  has  become  an  extensive  and  strong  feature 
with  furniture  dealers,  many  of  the  important 
furniture  stores  having  put  in  great  lines  of 
these  musical  reproducers. 

"The  manufacturing  of  the  instruments  and 
cabinets  to  supply  this  wider  demand  not  only 
means  an  extensive  increase  in  the  volume  of 
veneer  for  the  cases  themselves,  but  it  is  carry- 
ing with  it  quite  a  lot  of  business  in  three-ply 
panel  cases  in  which  these  musical  instruments 
are  packed. 

"Taking  it  altogether,  the  talking  machine  fur- 
nishes a  line  of  veneer  using  that  promises  to 
overshadow  the  piano  business  in  the  matter 
of  volume  and  to  utilize  quite  a  lot  of  fine  face 
veneer  that  heretofore  has  gone  into  piano  work 
and  into  the  construction  of  the  very  highest 
grades  of  furniture." 


INCORPORATED  TO  MAKE  CABINETS 

A  certificate  of  incorporation  has  been  issued 
to  the  Wisconsin  Cabinet  &  Panel  Co.,  Edison 
Laboratory,  West  Orange,  N.  J.,  for  the  pur- 
pose of  manufacturing  furniture,  cabinets  and 
woodwork.  The  capitalization  is  $300,000,  the 
incorporators  being  Henry  Lanahan,  Jacob 
Unger  and  Frederick  Bachman,  the  latter  being 
of  West  Orange,  N.  J. 


The  Fred  P.  Watson  Co.,  Netropolis,  111., 
purchased  the  Edison  phonograph  agency  from 
the  Morland  Drug  Co.,  that  city,  and  will  move 
to  the  Rhodes-Burford  Furniture  Store  in  the 
near  future. 


Hardware  for 
Talking  Machine  Cabinets 

Lid  Supports.Tone  Rods,  Needle  Cups, 
Knobs,  Continuous  Hinges,  Etc. 

Write  for  Samples  and  Prices 

WEBER-KNAPP  COMPANY 

JAMESTOWN,  NEW  YORK 
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OPTIMISM  PREVAILS  IN  BUFFALO 

W.  D.  Andrews  Discusses  Conditions — New 
Solophones  Please — Holiday  Stocks  Sold  Out 
— Schuler  Opens  Edison  Room — Important 
Trade  News  and  Changes  During  the  Month 


Buffalo,  N.  Y.,  January  6. — Optimism  is  a  fea- 
ture of  the  outlook  of  the  Buffalo  talking  ma- 
chine business  for  1917.  Stocks  which  were 
completely  depleted  during  the  holidays  will  be 
replenished  as  quickly  as  possible  to  fill  orders 
for  the  new  year.  The  local  supply  of  machines 
is  in  no  way  equal  to  the  demand.  Some  of  the 
customers  of  the  retail  stores  are  using  low 
priced  machines  until  the  high  priced  ones, 
which  they  ordered  during  the  holidays,  arrive. 

W.  D.  Andrews,  of  Syracuse,  spent  his  holi- 
days here.  He  visited  his  Buffalo  store,  which 
he  found  in  excellent  condition.  The  store  has 
been  in  charge  of  his  brother,  C.  N.  Andrews, 
since  the  opening  in  1906.  Trade  at  his  Syracuse 
store  is  also  satisfactory. 

"This  year  looks  very  promising,"  said  W.  D. 
Andrews.  "In  former  years  some  of  the  dealers 
carried  over  a  stock  of  machines  after  the  holi- 
days, but  this  year  the  stocks  are  all  cleaned  out. 

"We  could  ship  5,000  more  Victors  if  we  had 
them.  We  were  unable  to  fill  all  our  Christmas 
orders.  In  some  cases  the  dealers  sent  out  low 
priced  machines  until  the  high  priced  ones  ar- 
rived.   We  need  more  machines  than  ever." 

Mr.  Andrews  gave  each  of  his  Buffalo  em- 
ployes a  turkey  for  Christmas.  Radiant  faces 
and  hearty  thanks  indicated  that  the  gifts  were 
greatly  appreciated. 

Charles  J.  Hereth,  who  learned  piano  making 
at  the  Kurtzmann  plant,  in  this  city,  did  a  rush- 
ing holiday  trade  on  the  New  Edison  at  his 
piano  store  at  397  East  Gerlesee  street. 

H.  G.  Towne,  manager  of  Robert  L.  Loud's 
Victrola  department,  reports  that  his  trade  is 
keeping  up,  despite  the  heavy  holiday  rush. 

Denton,  Cottier  &  Daniels  are  having  a  good 
response  from  their  distribution  of  the  January 
catalogs  of  new  Victor  records.  The  catalog 
shows  a  cut  of  this  store,  which  is  advertised 
as  "the  house  of  quality,  established  in  1827." 

"If  trade  was  any  better,  we  could  hardly  take 
care  of  it,"  said  W.  J.  Bruehl,  manager  of  the 
retail  department  of  Neal,  Clark  &  Neal,  jobbers 
of  the  Victor  line.  Mr.  Bruehl  is  very  optimistic 
over  the  1917  outlook. 

"  Manager  Wilgus,  of  Bricka  &  Enos'  Edison 
department,  is  arranging  for  a  series  of  concerts 
in  connection  with  demonstration  of  the  New 
Edison. 

On  account  of  the  industrial  activity  in  his 
neighborhood,  W.  F.  Gould,  Elk  street  dealer  in 
Victrolas,  enjoyed  a  heavy  trade  in  1916.  He  is 
located  in  a  thriving  railroad,  marine  and  manu- 
facturing center. 

"We  have  just  received  one  of  the  new  Solo- 
phones,"  said  Albert  Koenig,  of  the  Adams  & 
Koenig  Piano  Co.,  "made  by  the  Hallet  &  Davis 
Piano  Co.,  and  it  is  attracting  considerable  at- 
tention." 


JAMES  FRAZEE'S 
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Crystal  Edge"  MICA  Diaphragms 


Manufactured  and  For  Sale  by 


THE  PHONOGRAPH  APPLIANCE  CO.,  New  Brighton,  S.  I.,  N.  Y 


Paul  Kuehn,  of  116  Walden  avenue,  has  com- 
pleted his  twelfth  year  in  the  talking  machine 
business.    He  features  the  Victor  line. 

Alfred  O.  Bald,  who  handles  Grafonolas,  re- 
cently celebrated  his  tenth  anniversary  in  busi- 
ness. He  and  Mrs.  Bald  distributed  many  new 
ten  cent  pieces  to  customers  in  honor  of  the  cele- 
bration. He  is  located  at  Ferry  and  Grant 
streets. 

Kuhn  Bros,  had  a  lively  holiday  trade  on  Co- 
lumbia graphophones. 

The  Victor  Furniture  Co.  used  extensive  news- 
paper advertising  to  push  the  holiday  sale  of 
Pathephones. 

F.  W.  Spooner,  of  435  Fillmore  avenue,  and 
East  Aurora,  N.  Y.,  is  handling  the  Aeolian- 
Vocalion. 

"We  sold  out  our  entire  holiday  stock  of 
Sonoras,"  said  J.  M.  Arthur,  of  Bing  &  Nathan's 
furniture  store.  "Only  three  that  we  sold  were 
priced  less  than  $75." 

Winegar,  Lindsay  &  Seales  are  handling  the 
Manophone.  In  their  window  display  which 
they  designated  as  "Christmas  of  to-day  and 
Christmas  of  fifty  years  ago,"  the  talking  ma- 
chine was  used  among  other  features  to  indi- 
cate the  modern  needs  of  the  public. 

An  exhibition  of  oil  and  water  color  paintings 
by  Gregory  Hollyer,  of  Hamburg,  N.  Y.,  helped 
to  serve  as  a  fine  setting  for  the  holiday  stock 
of  Sonoras  and  New  Edisons  at  John  Schuler's 
piano  store.  L.  M.  Cole  is  in  charge  of  this  de- 
partment. 

Manager  Gardner,  of  J.  N.  Adam  &  Co.'s  Vic- 
trola department,  had  to  arrange  for  deliveries 
on  Sunday  before  Christmas  and  on  Christmas 
Day.  The  salespeople  in  this  department  shared 
in  the  cash  gifts  supplied  by  the  firm  as  a  re- 
sult of  its  prosperous  trade  throughout  the  year. 
E.  W.  Staley,  who  has  joined  Mr.  Gardner's 
sales  force,  was  formerly  manager  of  Kurtz- 
mann's  Victrola  department. 

A.  J.  Blatz  recently  opened  the  Buffalo  Record 
Exchange  at  52  West  Chippewa  street.  By 
paying  $1  a  year  for  membership  in  the  ex- 
change, members  may  exchange  their  records  at 
a  nominal  cost  of  5  and  10  cents.  The  money 
paid  in  by  members  is  put  into  new  records. 

The  Albert  Schuler  Piano  Co.  has  opened  an 
Edison  room,  which  will  seat  fifty  persons. 
There  is  a  stage  for  demonstration  purposes. 
The  floor  is  richly  carpeted,  and  beautiful  pic- 
tures and  placques  of  appropriate  musical  sub- 
jects adorn  the  walls.  J.  A.  Hatfield  has  joined 
the  Edison  department  at  this  store.  "A  New 
Edison  for  the  whole  family,"  was  the  theme 
worked  out  in  a  holiday  window  display  by  Mr. 
Reilley,  sales  manager.    There  was  a  fireplace 


scene,  with  father's,  mother's  and  baby's  stock- 
ings hung  in  readiness  for  the  gift.  The  hosiery 
was  connected  with  the  Edison  by  means  of  a 
red  ribbon. 

New  nitrogen  lamps  installed  throughout  the 
William  Hengerer  Co.'s  store  give  the  Victrola 
and  other  departments  a  pleasing  appearance. 
The  Victrola  staff,  with  the  other  employes, 
recently  received  gifts  of  money  from  the  com- 
pany. A  prosperous  year  prompted  the  presents. 
The  Victrola  section,  of  which  H.  A.  Brennan 
is  manager,  shared  in  the  prosperity. 


PRAISE  FOR  COLUMBIA  RECORDS 

Prominent  Danseuse  Endorses  Their  Use  for 
Classic  and  Ballroom  Dancing 


The  Chicago  offices  of  the  Columbia  Grapho- 
phone  Co.  received  recently  an  interesting  let- 
ter of  praise  from  Edwina  Martine  Weckler, 
one  of  the  leading  Chicago  danseuses,  who  has 
achieved  remarkable  success  during  the  past  few 
months. 

Columbia  graphophones  and  Columbia  dance 


Edwina  Martine  Weckler  and  Her  Partner 

records  have  won  unlimited  praise  the  past  few 
years,  and  Mrs.  Weckler's  letter  is  in  line  with 
the  endorsements  the  company  has  received 
from  other  prominent  members  of  the  dancing 
world.    The  letter  reads  as  follows: 

"Permit  me  to  compliment  the  Columbia 
Graphophone  Co.  on  their  splendid  work.  In 
my  opinion,  there  is  nothing  on  the  market  to 
compare  with  the  Columbia  Graphophone  and 
Columbia  records  for  dancing — for  both  classic 
and  ballroom  dancing.  Sincerely,  (Signed) 
Edwina  Martine  Weckler." 


John  ML  Dean  Corporation 


Putnam,  Conn. 


Manufacturers  of 


Talking  Machine 

NEEDLES 


Dean  Service  covers  every 
essentiat  need  in  talking 
machine  needles.  Needles 
furnished  in  bulk  or  in 
special  packages.  Quality 
needles  only. 
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2  GRESHAM  BUILDING,  BASINGHALL  STREET  E.  C,  LONDON,  W.  LIONEL  STURDY,  MANAGER. 


Future  Prospects  Based  Upon  the  Progress  of 
the  War — Production  in  All  Lines  Hurt  by 
Government  Restrictions — Labor  Growing 
Scarce — Demand  for  Machines  and  Records 
Greatly  in  Excess  of  Supplies — No  Special 
Effort  Made  to  Develop  Holiday  Business — 
Gramophone  to  Announce  Railway  Stations — 
Interesting  Features  of  the  New  Record  Lists 
— The  Compactophone  Popular — Bars  Up 
Against  Alien  Employes — Some  Impressive 
Advertising — Limited  Production  of  Records 
— Railway  Traffic  Curtailed — General  News 
Regarding  Conditions  in  United  Kingdom 


London,  E.  C,  England,  January  5. — With  the 
first  month  of  the  New  Year  the  thoughts  of 
most  of  us  will  run  in  a  channel  of  speculation 
as  to  the  prospects  of  a  lasting  peace,  and  the 
bearing  of  1917  thereon.  Around  this  question 
the  world's  business  axis  revolves.  Every- 
thing in  fact  is  more  or  less  dependent  upon  the 
future  course  of  the  war,  and  in  that  sense,  the 
New  Year  is  fraught  with  a  greater  significance 
than  would  ordinarily  be  the  case.  Our  chances 
of  bringing  the  war  to  a  successful  conclusion 
this  year  are  certainly  good,  but  not  being  of 
a  sufficiently  definitive  nature  no  loophole  is 
allowed  to  be  ignored  which  may  help  us  to 
the  desired  end.  It  is  a  time  of  sober  optimism. 
True  to  British  tradition  and  character,  our  peo- 
ple are  not  ashamed  to  own  that  they  look  both 
ways,  and  while  preparing  for  the  worst,  feel 
doubly  assured  thereby  that  the  enemy  is  now 
well  on  the  road  to  a  peaceful  frame  of  mind 
The  nation  is  rapidly  becoming  attuned  to  tht 
necessity  of  concentrating  every  ounce  of  ma- 
chinery and  all  its  strength  in  a  united  effort 
for  an  early  restoration  of  the  blessings  of  civil- 


ization. In  the  face  of  this  necessity  a  strong 
feeling  is  growing  up  that  machinery  and  labor 
now  devoted  to  industries  which  do  not  help 
to  win  the  war,  should  be  earmarked  for  tem- 
porary suspension.  It  is  a  very  drastic  line  of 
argument,  but  the  fact  is  not  to  be  ignored. 
Such  an  opinion  has  been  openly  expressed  in 
business  and  other  responsible  circles.  The 
present  affords  exceptional  difficulties  for  the 
development  of  the  gramophone  industry,  and 
almost  each  week  now  some  fresh  legislation 
adds  to  the  troubles  of  the  trade.  Steel  and 
copper  wire,  copper  for  record  matrices,  etc.,  is 
now  debarred  from  use  without  a  license.  Rec- 
ord houses  may  have  stocks  of  copper  in  hand 
without  the  privilege  of  free  use.  The  order 
is  of  recent  date,  and  time  has  therefore  pre- 
cluded the  ascertainment  of  its  exact  effect. 
But  I  learn  on  good  authority  of  one  instance 
which  may  be  taken  as  an  example  of  the  dif- 
ficulty in  obtaining  licenses  from  the  ministry 
of  munitions.  And  that  is  this:  Although  pos- 
sessing some  twenty  tons  stock  of  steel  wire 
the  pianoforte  manufacturers'  association  could 
not  authorize  its  use  without  a  license.  A  rep- 
resentative was  sent  to  the  ministry  of  muni- 
tions for  the  necessary  permit  and  was  told 
that  he  could  have  a  very  restrictive  license, 
but  that  an  effort  should  be  made  to  utilize 
scrap  shell  steel  for  the  purpose,  of  which  the 
quantity  was  unlimited.  The  difference  be- 
tween the  latter  and  the  specially  tempered  steel 
wire  necessary  would  seem  to  render  such  a 
substitution  out  of  the  question.  An  experi- 
ment, however,  will  doubtless  be  made,  al- 
though the  result  is  considered  a  foregone  nega- 
tive. 

In  musical  trade  circles  generally,  the  position 


cannot  be  defined  as  one  of  great  security.  In 
records  a  big  business  is  still  being  done.  Sales 
apparently  are  only  restricted  by  the  diminish- 
ing quantity  of  skilled  labor.  The  latter  is  be- 
ing made  good  as  far  as  possible  by  female 
hands,  and  though  not  a  complete  success  in 
the  particular  work  required  of  them,  the  fair 
sex  is  making  a  fair  effort  to  fill  the  gap.  It 
is  stated  in  one  newspaper  advertisement  that 
women  record  pressers  can  earn  up  to  fifty 
shillings  weekly.  The  trade  is  making  a  fine 
effort  to  preserve  its  existence,  and  that  it  will 
succeed  is  a  fair  assumption. 

On  the  machine  side  there  is  a  total  lack  of 
anywhere  near  sufficient  supply  to  meet  the  de- 
mand. Dealers  are  literally  falling  over  each 
other  in  their  efforts  to  obtain  a  stock.  In- 
creased prices  are  willingly  paid,  out  of  date 
models  find  ready  purchasers,  as  do  old  instru- 
ments which  have  seen  "hire-'  or  "shop"  serv- 
ice. One  dealer  is  making  a  display  of  the  old 
American  "Star"  machines,  which  are  of  ex- 
cellent quality  and  value,  notwithstanding  that 
their  condition  might  have  deteriorated  by  be- 
ing in  store  over  here  some  five  years  or  more. 
They  are  not  a  bit  the  worse  for  it,  and  are 
selling  easily. 

The  Scarcity  of  Supplies 

Of  the  future  prospect  of  machine  supplies 
there  is  not  much  to  be  said.  Unless  the  Gov- 
ernment find  it  is  necessary  to  further  restrict 
the  import  of  parts  and  accessories,  there 
should  be  a  fair  quantity  for  the  satisfaction 
of  after  Christmas  trade,  which  from  there  on- 
wards is  likely  to  be  of  a  diminishing  volume. 

Under  present  conditions,  it  is  useless  to  talk 
of  new  establishments  for  the  manufacture  of 
(Continued  on  page  104) 


'His  Master's  Voice' 

—the  trade-mark  that  is  recognized 
throughout  the  world   as  the 

HALL-MARK   OF  QUALITY 
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'His  Master's  Voice" 


Copyright 


This  intensely  human  pic- 
ture stands  for  all  that  is 
best  in  music 

— it  is  the  "  His  Master's  Voice  " 
trade-mark,  and  it  brings  to  you, 
no  matter  where  you  are,  the 
very  best  music  of  every  kind, 
sung  and  played  by  the  world's 
greatest  artists  —  the  greatest 
singers,  pianists,   violinists,  or- 
chestras and  bands — all  enshrined 
in  the  unequalled  "  His 
Master's  Voice  " 
records 


DENMARK:  Skandlnavlsk  Grammophon-Akti- 
eselskab,  Frlhavnen,  Copenhagen. 

FRANCE:  Cie.  Fraugaise  du  Gramophone,  115 
Boulevard  Richard  Lenoir,  Place  de  la  Bepub- 

lique,  Paris. 

SPAIN:   Compania  del  Gramofono,  56-58  Balmes, 

Barcelona. 

SWEDEN:  Skandlnaviska  Grammophon-Aktte- 
bolaget,  Drottning  Gatan  No.  47,  Stockholm. 

RUSSIA:  The  Gramophone  Co.,  Ltd.,  45,  Nevsky 
Proepect,  Petrograd  (Petersburg);  No.  1 
Solyanka,  Solyanoi  Dvor,  Moscow;  9,  Golovtnsky 
Prospect,  Tiflis;  Nowy-Swiat  30,  Warsaw;  33, 
Alexandrowskaya  Ulitsa,  Riga;  11  Michallovskaya 
Ulitsa,  Baku. 

INDIA:  The  Gramophone  Co.,  Ltd.,  139,  Bal- 
liaghatta  Road,  Calcutta ;  7,  Bell  Lane,  Fort, 
Bombay. 


Great  Britain  : 


AUSTRALIA:  S.  Hoffnung  &  Co.,  Ltd.,  Sole 
Concessionaries  of  The  Gramophone  Company, 
Limited,  163,  Pitt  Street,  Sydney. 

NEW  ZEALAND:  Gramophonlum,  Ltd.,  118-120 
Victoria  Street,  Wellington. 

SOUTH  AFRICA:  Darter  &  Sons,  Post  Box  174, 
Capetown;  Mackay  Bros.,  Post  Box  251,  Johannes- 
burg; Mackay  Bros.  &  McMahon,  Post  Box  419, 
Durban ;  Ivan  H.  Haarburger,  Post  Box  100, 
Bloemfontein ;  Franz  Moeller,  Post  Box  108,  Bast 
London;  B.  J.  Ewlns  &  Co.,  Post  Box  86,  Queens- 
town;  Handel  House,  Klmberley;  Laurence  & 
Cope.  Post  Box  132,  Buluwayo;  The  Argus  Co., 
Salisbury. 

EAST    AFRICA:      Bay  ley    &    Co.,  Lourenzo 

Marques. 

HOLLAND:  American  Import  Co.,  22a,  Amsterd 
Veerkade,  The  Hague. 

ITALY:  A.  Bossi  &  Co.,  Tla  Oreflci  2,  Milan. 
EGYPT   (Also  for  the  Soudan,  Greece  and  the 
Ottoman  Empire):    K.  Fr.  Vogel,  Post  Box  414, 

Alexandria. 


The  Gramophone  Company.  Ltd, 
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SOMETHING  NEW!!! 
This  Gramophone 

is  the  line  that  has  proven  the  greatest  seller  among 
traders  throughout  the  world.     It  is  the  famous 

COMPACTOPHONE 

—  the  smallest  complete  machine  on  the  market 

—  with  a  tone,  both  in  quality  and  volume,  equal 

—  to  the  largest.    IT  HOLDS  12  DISC  RECORDS. 
Outside  measurements  when  closed  14x  llK  x  7  inches 

JOBBERS — DOES  THIS  LINE  INTEREST  YOU? 

WRITE  US  FOR  FULL  PARTICULARS.  TRADING  TERMS,  ETC. 

MOTORS 


WE  ARE  SOLE  AGENTS  IN  GREAT  BRITAIN  FOR  THE  WELL 
KNOWN  SWISS  MOTORS  MADE  BY  MERMOD  FRERES 


THE  STERNO  MANUFACTURING  CO.,  Ltd.,  w  city  Road,  london,  e.  c. 
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instruments,  motors  or  parts.  We  can  but 
hope  for  an  early  peace,  when  once  again  the 
wheels  of  machinery  will  revolve  in  the  inter- 
ests of  commerce.  With  that  New  Year  wish 
let  us  raise  our  glass  and  drink  deeply! 

Few  Window  Displays  for  the  Holidays 

From  the  viewpoint  of  old  time  Christmas  dis- 
play, the  bulk  of  gramophone  dealers  made  no 
special  effort  in  window  dressing  apart  from  a 
rearrangement  of  the  contents  and  perhaps  a 
little  imitation  snow  planted  here  and  there. 
The  one-time  universal  homage  in  presenting  an 
attractive  scheme  of  display  in  association  with 
all  that  is  bright  and  merry  was  almost  impos- 
sible under  the  circumstances.  One  of  the  chief 
attributes  of  window  attraction  is  the  installa- 
tion of  extra  lights  so  artfully  arranged  that  the 
light  and  shade  effect  will  present  the  window 
picture  as  a  whole,  with  magnetic  force.  This 
year,  that  business  asset  was  not  possible  by 
reason  of  certain  rules  and  regulations  with  re- 
gard to  lights.  As  a  matter  of  fact  the  many 
difficulties  which  beset  the  ambition  to  carry  out 
any  scheme,  in  the  opinion  of  most  dealers, 
were  quite  beyond  the  advantages  thereof. 
They  argued  that  the  demand  being  greater  than 
the  supply,  there  was  no  great  need  to  make  spe- 
cial salesmanship  efforts,  as  of  old.  There  is 
certainly  a  great  deal  of  truth  in  the  statement 
that  gramophone  goods  are  not  sold  these  times; 
people  come  in  and  buy  them!  There  is  no 
bartering;  it  is  merely  an  exchange. 

In  London,  there  were  a  few  window  displays 
of  Christmas  in  aspect,  but  these  were  notably 
confined  to  the  stores  and  larger  shops.  Al- 
together the  difference  this  year  is  real  and 
great. 

Announcements  by  Gramophone 

The  Liverpool  Tramways  Co.  is  about  to  in- 
augurate an  interesting  innovation  by  which 
passengers   will   hear   the   names   of  stopping 


points  and  station's  announced  automatically  by 
a  gramophone  arrangement  connected  with  an 
electro  magnetic  route  indicator.  They  may 
regard  it  in  Liverpool  •  as  an  innovation;  in 
London  the  idea  has  been  in  use  for  a  consid- 
erable time. 

Regal  Compactophone  Popular 

Under  the  aegis  of  the  Columbia  Co.,  the 
wonderful  Regal  Compactophone  continues- to 
progress  triumphantly  upon  its  "sales-way."  It 
is  certainly  one  of  the  most  handy  portable 
instruments  of  small  dimensions  on  this  mar- 
ket, and  possesses  the  additional  merit  of  good 
volume  and  sweet  tonal  delivery.  Another  spe- 
cial advantage  is  its  compartment  for  carrying 
twelve  double  records.  The  whole  is  cased 
with  polished  oak,  and  with  a  leather  handle, 
which  renders  it  exceptionally  a  complete  instru- 
ment of  light  portability.  There  is  a  remark- 
able demand  for  the  Regal  Compactophone,  the 
high  water  mark  in  sales  being  reached  during 
Christmas  week.  It  should  be  mentioned  that 
this  same  instrument  is  obtainable  on  export 
orders  solely  from  the  Sterno  Manufacturing 
Co.,  of  City  road,  London,  who  retain  the  for- 
eign sales  rights.  Oversea  inquiries  should, 
therefore,  be  addressed  to  the  latter  concern 
who  will  gladly  forward  lists  and  prices  upon 
application. 

Issue  Interesting  Record  List 

The  Invicta  Record  Co.,  manufacturers  of  the 
Guardsman  records  have  surely  made  a  rec- 
ord by  issuing  forty-seven  new  records  (ninety- 
four  titles)  on  their  January  list.  This  progres- 
sive company  who  have  so  speedily  forged  their 
way  to  the  front  are  launching  out  still  further 
by  issuing  twelve-inch  records  in  February. 

The  advent  of  these  records  is  awaited  hert. 
with  intense  interest  and  curiosity,  as  they  will 
be  the  first  made  on  the  new  system  of  record- 
ing discovered  and  perfected  in  the  Guardsman 


recording  laboratory,  and  the  Invicta  Co.  claim 
that  for  purity  of  tone  and  volume  these  records 
will  demonstrate  the  greatest  advance  ever  made 
in  the  recording  business.  H.  M.  Scots  Guard 
Band,  H.  M.  Irish  Guards  Band,  and  many  well- 
known  and  popular  vocalists  and  instrumental- 
ists will  appear  on  these  records. 

An  Order  Regarding  Aliens 
According  to  a  recent  order  no  one  may  take 
steps  to  obtain  the  services  of  aliens  for  work, 
other  than  munition  work,  in  the  United  King- 
dom, unless  permission  in  writing  has  been  ob- 
tained previously  from  the  Board  of  Trade. 
This  applies  only  to  aliens  not  now  in  this 
country. 

Reports  quoted  here  from  some  of  the  Ger- 
man papers  indicate  that  among  numerous  trades 
which  are  in  a  moribund  state,  owing  to  the 
cessation  of  exports,  are  toys,  clocks,  and  mu- 
sical instruments.  The  value  of  pianos  ex- 
ported by  Germany  in  1913  is  given  as  £2,- 
500,000.'  Now,  the  piano  and  organ  trade  is 
practically  dead;  home  orders  are  completely 
at  a  standstill,  and  exports  are  quite  out  of 
the  question. 

Russia  Bars  Imports  of  Musical  Instruments 

The  Russian  Government  give  notice  of  its 
intention  to  prohibit  the  importation  of  pianos, 
organs,  and  other  large  musical  instruments. 
Impressive  Talking  Machine  Advertising 

Some  of  the  best  talking  machine  advertising 
of  the  year  was  presented  in  the  large  press  or- 
gans during  December.  Whole  pages,  triple 
and  double  columns,  and  smaller  spaces  were 
taken,  and  attractive  advertisements  presented. 
In  comparison  with  previous  years  there  was  on 
the  whole  considerably  less  expenditure  on  pub- 
licity this  year,  which  circumstances  considered 
was  perhaps  only  to  be  expected.  Outside  an 
isolated  public  press  announcement  by  one  or 
two  other  companies,  the  bulk  of  the  advertising 


GUARDSMAN  RECORDS 


REGISTERED 


10  inch  and  12  inch  Lateral  Gut 

The  best  business  of  all  Mr.  Dealer  is  the  repeat  business. 

Every  customer  who  buys  a  Guardsman  Record  from  you  is  a  satisfied  customer. 
Every  satisfied  customer  is  a  regular  customer. 
Every  regular  customer  is  an  asset  to  your  business. 

Records  made  by  the  most  famous  recording  artists  in  the  world  on  Guardsman 
Records  are  the  world's  best  records. 


TRADE  MARK 


All  enquiries  to: — The  Manufacturers 

THE  INVICTA  RECORD  CO.,  Ltd.,  1  New  Inn  Yard,  London,  E.  C,  England 
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was  done  by  the  two  great  concerns:  the  "His 
Master's  Voice,"  and  the  Columbia  Graphophone 
Co.  Both  firms,  spent  liberally,  and  it  is  due 
to  them  to  acknowledge  that  their  praiseworthy 
efforts  must  have,  reacted  beneficially  on  the 
whole  trade.  This  aspect  is  often  overlooked. 
Because  one  particular  make  of  record  is  ad- 
vertised, it  is  hard  for  some  people  to  appre- 
ciate the  wider  sense  of  its  value  in  keeping  be- 
fore the  public  a  constant  reminder  of  the  un- 
limited entertainment  derivable  from  a  gramo- 
phone and  good  set  of  records.  It  may  not  en- 
title the  two  companies  concerned  to  "pass 
the  hat  round,"  but  it  certainly  justifies  this 
public  recognition  of  the  good  general  effects 
of  their  press  advertising  work.  May  the  future 
justify  a  continuance  thereof! 

Curtailment  of  Railroad  Traffic 

The  need  for  curtailment  of  railway  traffic 
has  been  made  known.  Fewer  trains  will  be 
run  after  the  end  of  1916,  and  certain  rules  and 
regulations  will  operate  against  overcrowding 
the  companies  with  the  transit  of  goods.  In 
this  there  is  to  be  read  an  indication  that  luxury 
article  traffic  will,  to  put  it  mildly,  not  receive 
preference  or  the  usual  "order  in  turn"  treat- 
ment. As  it  is,  there  has  of  late  been  a  dif- 
ficulty in  getting  the  railway  companies  and 
other  carriers  to  call  for  musical  instrument  traf- 
fic, and  for  two  weeks  prior  to  Christmas, 
pianos  and  organs  for  rail  transit  were  refused 
altogether.  This  applied  also  to  heavy  parcels, 
but  I  have  not  heard  of  any  special  difficulty  in 
getting  records  through,  other  than  delay  in 
transit.  If  the  good  services  are  restricted  to 
any  great  extent  for  so-called  luxury  commerce, 
musical  instrument  manufacturers  will  be  about 
at  the  end  of  their  delivery  resources  since 
motor  traffic  is  being  more  and  more  officially 
directed  into  "necessary"  channels.  Under  the 
circumstances  it  doesn't  require  a  genius  to 
forsee  that  the  already  prohibitive  cost  of  goods 
traffic  is  likely  to  still  further  increase.  But  it 
will  require  a  genius  to  find  a  solution  to  this 
and  other  difficulties  which  are  crowding  upon 
the  gramophone  industry.  It  must  not  be  in- 
ferred that  there  is  any  sign  of  discouragement; 
it  simply  means  that  difficulties  are  made  to 
be  overcome,  and  in  that  recognition  the  trade 
will  somehow  do  it! 

The  Paucity  of  New  Records 

A  noticeable  sign  of  the  times  is  the  paucity 
of  new  records  bearing  seasonable  titles.  Each 
company  is  in  a  position  to  produce  a  fairly  ex- 
tensive program  from  previous  Christmas  lists, 
and  after  all  the  main  theme  of  yuletide  music 
is  carols,  hymns,  etc.  In  the  guise  of  a  new 
publicity  cloak,  the  latter  make  a  plentiful  show- 
ing from  all  quarters.  The  more  recent  "hits" 
from  theatreland  find  representation  of  course, 
but  to  a  strictly  limited  extent.  The  best  of 
these  and  a  fine  selection  of  seasonable  fare 
from  previous  Christmas  lists  have  been  an- 
nounced by  the  Winner  Record  Co.  There  is 
a  goodly  sprinkling  of  records  descriptive  of 


Who 
Said 

MAINSPRINGS  ? 

WHOEVER  says  "mainspring"  with- 
out the  word  "Reyno"  neither  gets 
nor  deserves  the  best.  As  a  safeguard  to 
the  dealer  the  very  best  mainspring  on  the 
market  is  known  by  one  name  only 

REYNOCARBO 
MAINSPRINGS 

which  are  made  by  special  process  to 
ensure  their  being  flawless.  They're  made 
in  all  sizes,  and  prices  are  the  lowest  as 
always.  Special  quotations  for  large 
quantities. 

<I  An  excellent  stock  of  tone  arms,  sound- 
boxes, horns,  governors,  &c,  &o,  can 
always  be  depended  upon. 

W.  H.  REYNOLDS  (1915)  LTD. 
45,  CITY  ROAD,  LONDON,  E.  C 

TELEGRAMS  —  "KNOTASLEPE,"  ENGLAND 


our  army  and  naval  forces,  their  life  and  exploits. 
This  is  the  kind  of  stuff  that  has  been  in  great 
demand,  and  it  was  only  by  strenuous  night 
and  day  work  at  the  factory  that  all  lovers  of 
Winner  records  were  able  to  satisfy  their  record 
appetites. 

Issue  List  of  Picked  Titles 

The  British  Zonophone  Co.  has  again  made 
full  use  of  its  incomparable  knowledge  of  pub- 
lic requirements  by  the  issue  of  yet  another  spe- 
cial list  of  picked  titles,  which  includes  a  "fa- 
vorite" of  yours,  of  mine,  of  everyone.  Record 
G.0.72  by  the  great  Harry  Lauder  presents 
him  in  a  somewhat  new  style.  The  titles  are: 
"I  Love  to  Be  a  Sailor"  and  "I'm  Going  to 
Marry  'Arry,"  both  real  gems,  certain  of  an  un- 
usually large  demand. 

A  special  list  itemizes  a  few  of  the  forty-seven 
records  made  by  Sidney  Coltham,  whose  pro- 
gram covers  a  wide  choice  of  the  fine  old  stand- 
ard and  more  recent  popular  ballads. 

Delay  in  Motor  Shipments  Cause  Delay 

An  instance  of  the  troubles  of  the  talking 
machine  trade  is  furnished  by  Messrs.  Murdock 
&  Co.,  who  have  found  it  necessary  to  advise 
the  trade  that  in  consequence  of  the  holding  up 
(presumably  at  the  Customs  awaiting  release 
permits)  of  large  consignments  of  motors,  etc., 
delivery  is  indefinite,  and  all  orders  will  there- 
fore be  executed  at  the  earliest  possible  moment. 
The  latter  promise  also  applies  to  record  orders, 
which  may  be  delayed  owing  to  the  great  de- 
mand upon  manufacturers'  resources  and  their 
inability  to  deliver  quickly  enough. 

Christmas  Lists  Are  Restricted 

There  is  a  general  tendency  this  year  to  re- 


strict the  size  of  new  special  Christmas  lists, 
and  while  this  may  be  due  to  the  fact  that  most 
companies  have  previous  yuletide  record  pro- 
grams to  fall  back  upon,  it  is  a  condition  largely 
determined  by  the  circumstances  of  the  times. 
If  there  is  one  exception  it  is  that  of  "His  Mas- 
ter's Voice"  Co.,  who  have  issued  a  very  fine 
list  of  popular  and  up-to-date  records  from  the 
latest  revues,  containing  the  gems  from  each,  all 
perfectly  recorded  and  sure  to  command  big 
sales.  A  splendid  list,  too,  of  dance  music — 
always  sure  to  please  at  this  season — is  issued 
by  the  same  company,  including  all  the  most  at- 
tractive and  newest  dance  successes,  playefl 
by  the  best  orchestras  in  perfect  time.  Every 
effort  was  made  to  satisfy  the  enormous  demand, 
but  as  usual  there  were  a  number  of  "last  min- 
ute" dealers  who,  if  they  were  disappointed,  have 
only  themselves  to  blame. 

A  CREDIT  INTERCHANGE  BUREAU 


Credit  Men's  Association  Hopes  to  Establish 
Bureau  for  This  Purpose  Very  Soon 

The  results  that  have  so  far  been  obtained  by 
the  committee  of  the  New  York  Credit  Men's 
Association  in  charge  of  the  establishment  of  a 
credit  interchange  bureau  in  this  city  are  said 
by  the  December  bulletin  of  the  association  to 
justify  the  announi  ement  that  within  a  reason- 
able time  the  propc-.d  bureau  will  be  an  accom- 
plished fact.  Practi.ally  all  details  for  its  opera- 
tion have  been  perfected,  and  the  work  of  ob- 
taining signatures  to  applications  for  member- 
ship is  being  carried  on  vigorously. 

To  provide  the  largest  amount  of  benefit  it  has 
been  decided  to  proceed  modestly  and  to  limit 
the  initial  scope  of  the  work  to  the  organization 
of  three  or  four  lines,  on  the  theory  that  a 
successfully  operated  bureau  composed  of  a  few 
groups  will  result  in  interesting  other  groups 
from  time  to  time  until  the  highest  level  of 
efficiency  and  usefulness  has  been  reached. 

The  Perkins  Phonograph  Co.,  Chicago,  111., 
has  been  incorporated  with  capital  stock  of 
$30,000  by  C.  A.  McHugh,  Mildred  Strode  and 
Joseph  Wolff. 


MANUFACTURERS— ATTENTION ! 

What  are  you  going  to  do  when  the  Boom  is  over  and 
real  competition  begins  if  your  Phonographs  have  no  spe- 
cial feature  or  improvements  to  offer  the  buying  public? 
Unless  you  get  some  real  Novelty  Improvement,  it  is  cer- 
tain your  ultimate  end  will  be  bankruptcy. 

This  is  your  opportunity  to  fortify  and  intrench  your 
position  that  no  trade  war  can  harm  you.     LISTEN  I 

Six  Important  Patented  Phonograph  Inventions  for  Sale, 
including  one  for  a  Sound-box  that  plays  both  Lateral  and 
Vertical  Cut  Records  without  any  additions  or  changes  of 
position,  employing  a  straight  Tone-arm  and  discarding  all 
twists,  cranks  and  freaks. 

Embody  these  radical  scientific  improvements  to  your 
machines,  and  it  will  create  a  Furore  and  place  you  in  an 
impregnable  position.  Owners  of  present  style  machines 
will  scrap  them.  Those  music-lovers  who  have  been  pre- 
vented from  owning  a  phonograph,  owing  to  the  well- 
known  faults  of  existing  machines,  will  not  be  eager  to 
get  yours,  for  it  will  be  a  Real  Musical  Instrument  of  the 
very  highest  class.  Each  Patent  is  linked  up  with  the 
others,  and  can  only  be  sold  en  bloc.  Correspondence  in- 
vited only  from  responsible  people  giving  Banker's  Refer- 
ence. 

NEU-VITA   CO.,       43  Grays  Inn  Road,  London,  W.  C. 


EBONITIS 


LIMITED 


MANUFACTURERS  OF  PLASTIC  MATERIAL 

Manufacturer os  de  materias  primas 


FOR 

para 


GRAMOPHONE  RECORDS 

los  discos  de  Gramophone 

QUOTATIONS  GIVEN.  ADDRESS 

Se  envian  precios.  Direccion 

EBONITIS  limited,  Willowbrook  Grove,  Peckham,  London,  S.  E. 
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LATEST  PATENTS  RELATING  TO  TALKING 
MACHINES  AND  RECORDS 


Washington,  D.  C,  January  5. — Apparatus  for 
Preparing  Combined  Cinematographic  and  Pho- 
nographic Records. — Katharina  von  Madaler, 
West  Drayton,  Eng.,  assignor  to  the  Projecto- 
phone  Co.,  Inc.,  New  York.  Patent  No. 
1,204,091. 

This  invention  relates  to  apparatus  for  pre- 
paring a  record  whereby  to  produce  simulta- 
neously the  visible  and  audible  elements  of  an 
event  or  series  of  events  in  a  manner  success- 
fully to  create  the  illusion  of  witnessing  such 
actual  event  or  events  themselves.  It  has  been 
proposed  to  do  this  by  using  the  usual  moving 
picture  camera  and  a  phonograph  at  the  same 
time  to  form  separate  records  of  the  visible 
and  audible  elements  of  the  event  or  scene 
to  be  reproduced;  and,  in  order  to  insure  syn- 
chronism in  due  order  of  the  respective  records, 
various  complicated  synchronizing  means  have 
been  proposed  to  be  used  in  the  reproducing 
apparatus.  This  mode  of  procedure  is  open  to 
certain  obvious  disadvantages,  and  particularly 
to  the  delicacy  and  uncertainty  of  all  synchron- 
izing means.  A  simple  apparatus  has  been  in- 
vented for  producing  the  double  illusion  above 
mentioned  without  employing  synchronizing  ap- 
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paratus  during  reproduction.  At  the  same 
time  there  is  secured  a  rigid  synchroniz- 
ing of  the  two  records,  which  never  needs 
adjustment  and  is  always  reliable. 

This  invention  involves  a  variety  of  features, 
some  of  which  are  described  and  claimed  in 
divisions  of  this  application,  namely  in  appli- 
cations Serial  Numbers  17,676,  17,677  and  17,- 
678,  all  filed  March  29,  1915,  In  all  of  these 
the  end  had  in  view  is  to  reproduce  the  de- 
sired views  and  sounds  from  a  single  trans- 
parent or  translucent  film  carrying  the  positive 
photographs  in  due  order  of  successive  instan- 
taneous phases  of  the  desired  visible  scene,  to- 
gether with  the  record  on  the  same  film  of  the 
corresponding  audible  elements  thereof. 

Figure  1  is  a  plan  of  part  of  an  apparatus  for 
reproducing"  the  sound  curves  or  grooves  of 
a  disc  sound  record  onto  the  edge  of  a  film. 
Fig.  2  is  an  elevation  of  same  partly  in  section 
and  Fig.  3  is  a  perspective  view  of  the  ap- 
paratus as  a  whole. 

Sound  Box. — Louis  K.  Scotford,  Chicago,  111. 
Patent  No.  1,204,197. 

This  invention  relates  to  certain  new  and 
useful  improvements  in  sound  boxes  for  talk- 
ing machines. 

In  the  drawings  accompanying  and  forming 
part  hereof  and  which,  it  will  be  understood, 
represent  the  preferable  though  not  necessary 
embodiment  of  the  invention — Figure  1  is 
a  perspective  view  of  a  sound  box  made  in 
accordance  with  the  invention.  Fig.  2  is  a 
vertical  central  section  of  the  same.  Fig.  3 
is  a  side  elevation.  Fig.  4  is  a  section  taken 
at  substantially  right  angles  to  that  shown  in 
Fig.  2.  Fig.  5  is  a  perspective  view  of  the 
stylus  bar  detached.  Fig.  6  is  a  view  of  the 
blank  from   which   the   stylus  bar  is  formed. 


Fig.  7  is  a  perspective  view  of  a  modified  form 
of  stylus  bar  detached.  Fig.  8  is  a  side  eleva- 
tion of  a  sound  box  having  the  modified  form 
of  stylus  bar  attached  thereto.    Fig.  9  is  a  per- 


spective view,  similar  to  Fig.  4,  of  a  modified 
form  of  insulating  device.  Fig.  10  is  a  per- 
spective view  of  a  modified  form  of  lining  for 
the  inside  of  the  sound  box. 

Sound  Box.— Thos  A.  Edison,  Orange,  N.  J., 
assignor  to  the  New  Jersey  Patent  Co.,  same 
place.    Patent  No.  1,204,420. 

This  invention  relates  to  sound  boxes  particu- 
larly of  the  type  adapted  for  use  in  connection 
with  the  disc  recods  having  vertically  undulating 
grooves,  although  its  use  is  not  limited  to  that 
type. 

The  principal  object  is  to  construct  a  repro- 
ducer giving  an  improved  quality  of  reproduction 
by  the  elimination  of  minute  scratch  vibrations 
and  by  the  reduction  of  the  objectionable  promi- 
nence of  high  or  low  notes  so  as  to  produce  a 
mellow  tone.  In  conformity  with  this  object, 
there  is  inserted  between  the  stylus  arm  and  the 
center  of  the  diaphragm  a  yielding,  non-metallic 
member  of  short  elasticity,  preferably  of  cork, 
to  absorb  the  scratch  vibrations;  and  in  order 
to  balance  up  the  tone,  the  diaphragm  is 
weighted  or  dampened  eccentrically,  or  between 
the  center  and  the  periphery,  preferably  by 
securing  thereto  one  or  more  discs  or  buttons 
of  lead  or  other  suitable  material.  The  stylus 
arm  is  of  wood  or  other  suitable  non-metallic 
substance  so  as  to  eliminate  the  characteristic 
"ring"  or  metallic  sound  which  is  produced  when 


the  common  metallic  stylus  arm  is  set  into 
vibration. 

In  the  drawing,  Figure  1  represents  a  cen- 
tral vertical  section  through  a  sound  repro- 
ducer embodying  the  invention;  and  Fig.  2 
represents  a  bottom  plan  view  thereof. 

Tone  Controller. — Augustine  Mayer,  Tiffin,  O. 
Patent  No.  1,205,915. 

This  invention  relates  to  improvements  in 
tone  controllers  and  the  principal  object  is  to 
provide  a  device  for  the  controlling  of  the  tones 
reproduced  by  talking  machines  of  the  usual 
construction. 

Another  object  of  the  invention  is  to  provide 
a  tone  controller  which  is  interposed  between 
the  sound  record  and  the  reproducing  dia- 
phragm, to  eliminate  the  reproducing  of  unde- 
sirable metallic  sounds. 

Figure  1  is  a  side  view  in  elevation  of  the 
reproducer  showing  this   improved   device  at- 


FlG.l. 


tion  of  the  attachment.  Fig.  4  is  a  detail  per- 
spective view  of  the  holder  which  is  carried  by 
the  needle  socket  of  the  reproducer  and  sup- 
ports the  device,  and  Fig.  5  is  a  transverse  sec- 
tional view  on  the  line  5 — 5  of  Fig.  3. 

Phonograph  Attachment. — Charles  L.  Chis- 
holm,  Marysville,  New  Brunswick,  Canada,  as- 
signor of  one-fourth  to  Edward  G.  Siggers, 
Washington,  D.  C.     Patent  No:  1,204,341. 

This  invention  has  reference  to  improvements 
in  means  for  the  teaching  of  music,  whether 
vocal  or  instrumental,  and  its  object  is  to  pro- 
vide an  indicating  means  attachable  to  a  sound 
reproducing  machine,  whereby  the  teaching  of 
large  classes  of  students,  whether  in  public 
schools  or  elsewhere,  is  greatly  facilitated. 

The  present  invention  is  designed  to  be  used 
in  conjunction  with  a  chart  or  charts  giving 
the  musical  notation,  and  such  information  as 
may  be  useful  in  connection  with  the  sound 
record,  so  that  the  pupil  is  trained  both  by 
eye  and  ear,  and  by  hearing  correct  reproduc- 


tached  thereto.  Fig.  2  is  an  end  view  of  Fig.  1. 
Fig.  3  is  an  enlarged  detail  view  partly  in  sec- 


tions of  the  music  become  trained  in  the  proper 
interpretation  and  rendition  of  the  music,  the 
sound  reproducing  machine  being  capable  of 
giving  practically  infallible  examples  for  the 
guidance  of  the  pupil. 

The  present  invention  contemplates  a  struc- 
true  which  may  be  attached  to  a  sound  repro- 
ducing machine,  and  which  is  so  arranged  that 
indicating  members  are  caused  to  have  a  mag- 
nified range  of  travel  by  the  progressive  move- 
ment of  the  sound  record  where  the  tablet 
moves  both  rotatively  and  progressively,  or 
the  tone  arm  where  the  latter  travels  progress- 
ivly  over  the  sound  record,  whereby  the  teach- 
er may  readily  set  the  reproducer  of  the  ma- 
chine to  the  desired  point  for  repetition  of  a 
portion  of  the  sound  record  without  liability 
of  overlapping  or  failing  to  include  the  begin- 
ning of  the  part  to  be  repeated.  Moreover,  the 
invention  contemplates  means  whereby  the 
teacher  may  mark  the  chart  for  'musical  char- 
acteristics, say,  for  instance,  for  phrasing,  and 
may  then  produce  an  index  individual  to  the 
sound  record  which  will  agree  w'ith  the  musical 
notation  of  the  chart. 

In  the  drawings,  Figure  1  is  a  plan  view  of  a 
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sound  reproducing  machine  with  the  invention 
applied.  Fig.  2  is  a  rear  elevation,  with  some 
distant  parts  broken  away,  of  the  'structure 
shown  in  Fig.  1.    Fig  3  is  a  section  on  the  line 

3 —  3  of  Fig.  2.    Fig.  4  is  a  section  on  the  line 

4 —  4  of  Fig.  2,  but  modified  by  the  inclusion  of 
an  additional  element.  Fig.  5  is  a  perspective 
view  of  a  portion  of  the  structure  of  Figs.  1  and 
2  and  including  the  additional  element  indicated 
in  Fig.  4.  Fig.  6  is  a  perspective  view  taken 
from  the  rear  of  the  connection  between  the 
indicating  structure  of  the  present  invention 
and  the  feed  nut  of  the  sound  reproducing  ma- 
chine. Fig.  7  is  a  perspective  view  taken  from 
the  rear  of  the  machine  of  a  portion  of  the  in- 
dicating mechanism.  Fig.  8  is  a  detail  perspec- 
tive view  of  a  modified  form  of  a  portion  of  the 
attachment.  Fig.  9  is  a  view  similar  to  Fig.  2 
but  showing  a  somewhat  modified  form  of  the 
structure. 

Tone  Arm  Mounting  for  Talking  Machines. — 
Frank  C.  Ninckley  and  L,ouis  G.  Larsen,  Bridge- 
port, Conn.,  assignors  to  the  American  Grapho- 
phone  Co.,  same  place.    Patent  No.  1,205,627. 

The  present  invention  is  an  improved  tone 
arm  mounting;  and  the  objects  are  to  secure  a 
desirable  and  readily  assembled  mounting,  the 
connection  between  the  tone  arm  and  its  sup- 
port being  close  and  practically  sound  tight. 

The  invention  is  particularly  adapted  for  use 
in  connection  with  a  small-sized  talking  machine 
for  use  with  little  disc  sound  records  of  the 
"Little  Wonder"  type. 

Figure  1  is  a  plan  view  of  a  talking  machine 
equipped  with  the  invention;  Fig.  2  is  a  vertical 
section,  partly  in  elevation,  showing  the  tone 
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arm  mounting,  the  section  being  on  the  line  2 — 2 
of  Fig.  3;  Fig.  3  is  a  tranverse  vertical  section 
on  the  line  3—3  of  Fig.  2;  and  Fig.  4  is  an 
enlarged  detail. 

Attachment  for  Talking  Machines. — Wood- 
ruff T.  Sullivan,  Norwich,  Conn.  Patent  No. 
1,205,407. 

This  invention  has  for  its  principal  object 
the  production  of  a  simple'  and  efficient  attach- 
ment for  talking  machines  which  will  allow  all 
makes  of  records  to  be  played  thereby. 

Another  object  is  the  production  of  an  at- 
tachment wherein  the  socket  is  pivotally  and 
adjustably  mounted  so  that  it  may  be  swung 
to  a  desired  position  for  playing  various  and  all 
makes  of  records. 

Another  object  is  the  production  of  an  at- 
tachment for  talking  machines  wherein  a  spring 
member  is  provided  which  is  adapted  to  retain 
the  socket  member  in  an  adjusted  set  position 
after  this  socket  member  has  been  swung  to  the 
desired  position. 

In  the  accompanying  drawing,  Figure  1  is  a 
side  elevation  of  the  attachment  for  talking  raa- 


phonographs  and  the  object  of  the  invention 
is  to  devise  electrical  means  whereby  after  a 
record  has  been  played,  the  needle  may  be  carried 
back  to  the  beginning  so  that  the  playing  of  the 
record  may  be  repeated,  and  it  consists  essen- 
tially of  an  arm  secured  at  one  end  to  the  sound 
box  crook,  magnetic  means  for  drawing  down 
the  opposite  end  of  the  arm  thereby  raising  the 
sound  box  and  needle  from  the  record,  a  circuit 
for  the  magnet  'and  a  switch  for  making  and 
breaking  the  circuit,  a  downwardly  projecting 
portion  carried  by  the  taper  tube,  an  adjustable 
stop  designed  to  be  turned  in  position  to  cor- 
respond with  the  starting  point  of  the  record, 
and  a  spring  connected  to  the  taper  tube  and  to 
the  bracket  thereof  and  adapted  to  turn  the 
taper  tube  from  the  center  of  the  record  when 
the  needle  is  out  of  contact  with  the  record  to 
the  starting  position,  whereby  the  taper  tube  is 
stopped  from  further  turning  by  the  projection 
thereof  engaging  with  the  adjustable  stop,  the 
parts  being  arranged  as  hereinafter  more  par- 
ticularly explained  in  the  following  specification 
and  diagram: 

Figure  1  is  a  perspective  view  of  a  frag- 
mental  portion  of  the  top  of  a  phonograph  show- 
ing a  portion  of  the  repeating  means.  Fig.  2  is  a 
section  through  the  rear  portion  of  a  phono- 
graph box  showing  the  repeating  means.  Fig. 
3  is  an  enlarged  detail  of  the  junction  of  the 


chines.  Fig.  2  is  a  top  plan  view  of  the  attach- 
ment. Fig.  3  is  a  central  longitudinal  section 
through  the  attachment.  Fig.  4  is  a  section 
taken  on  the  line  4 — 4  of  Fig.  3.  Fig.  5.  is  a 
section  taken  on  the  line  5 — 5  of  Fig.  3.  Fig.  6 
is  a  detail  perspective  view  of  the  spring. 

Phonograph.— Donald  M.  Manson,  Hamilton, 
Out.     Patent  No.  1,206,013. 

This   invention    relates   to   improvements  in 


terial,  such  as  lead,  in  the  interior  of  the  sound 
box,  for  the  purpose  of  affording  the  desirable 
weight  to  the  sound  box  and  improving  the 
quality  of  the  acoustic  reproductions  obtained 
thereby. 

In  said  drawings — Figure  1  is  an  edge  view 
illustrating  one  embodiment  of  the  invention; 


sound  box  crook  and  the  taper  tube  showing 
the  attachment  thereto.  Fig.  4  is  a  section 
through  Fig.  3  along  the  line  x — jr.  Fig.  5  is  an 
enlarged  detail  elevation  of  my  spring  attach- 
ment for  turning  the  taper  tube  from  the  cen- 
tral portion  of  the  record  to  the  outer  edge. 

Reproducer  Attachment. — Carl  E.  Tackmann 
Columbus,  O.    Patent  No.  1,206,168. 

The  present  invention  contemplates  the  pro- 
vision of  an  attachment  for  the  reproducer  of  a 
Victrola,  phonograph  or  the  recorder  of  ma- 
chines of  this  character,  in  the  nature  of  a  brush 
adapted  to  bear  lightly  upon  the  record  surface 
to  clean  the  latter  as  the  needle  travels  through 
the  grooves  in  the  record. 

The  invention  aims  to  provide  a  device  of  this 
character  which  is  simple  in  construction, 
capable  of  being  readily  and  easily  associated 
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with  or  removed  from  the  reproducer  when  de- 
sired, and  when  in  place  positively  holds  the 
brush  in  proper  position  with  respect  to  the 
needle  and  the  record  surface,  as  well  as  being 
highly  ornamental  in  appearance. 

Figure  1  is  an  elevation  of  the  reproducer 
showing  the  invention  applied  thereto.  Fig.  2 
is  a  perspective  view  of  the  attachment. 

Sound  Box  for  Talking  Machines. — Clinton  E. 
Woods,  Bridgeport,  Conn.,  assignor  to  the 
American  Graphophone  Co.,  same  place.  Patent 
No.  1,206,635. 

This  invention  relates  to  sound  boxes,  and 
more  particularly  to  sound  boxes  designed  to 
reproduce  sounds  from  sound-records  having 
thereon  a  record  groove  with  lateral  or  zig-zag 
undulations.  But  the  invention  is  capable  of 
being  embodied  in  sound  boxes  employed  in 
connection  with  other  styles  and  types  of  record 
grooves. 

The  invention  consists,  generally  speaking,  in 
forming  the  sound  box  casing  of  sheet  metal 
or  the  like  stamped  into  proper  form,  and  prefer- 
ably placing  a  disc  of  heavy,  non-resonant  ma- 
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Fig.  2  is  a  transverse  section  taken  on  the  line 
II — II  of  Fig.  1;  and  Fig.  3  is  a  sectional  view, 
on  an  enlarged  scale,  of  a  detail. 

Reproducing  Needle. — Alvin  B.  Wahlquist,  and 
Frederick  D.  Hall,  Chicago.  111.  Patent  No. 
1,207,350. 

This  invention  relates  to  reproducing  needles. 
It  has  been  found  that  when  fiber  needles  are 
used  in  phonographs  the  point  and  sides  of  the 
needle  soon  become  so  worn  that  it  no  longer 
does  good  work.  In  order  that  the  needle  may 
be  used  again  it  has  been  customary  to  remove 
a  thin  shaving  of  uniform  thickness  from  the  end 
of  the  needle.  When  bamboo  needles  are  used  it 
has  been  found  that  the  last  fibers  to  be  cut  are  apt 
to  spring  away  from  the  cutting  edge  as  there 
are  no  other  fibers  to  back  them  up,  resulting  in 
a  poor  point. 

One  of  the  objects  of  this  invention  is  to  pre- 
vent this  splitting  off  of  the  fibers. 

In  the  drawings  illustrating  one  embodiment 
of  this  invention;  Figure  1  is  a  perspective  view 
of  the  complete  cutter;  Fig.  2  is  a  section  on  the 
line  2 — 2  of  Fig.  3  showing  the  manner  in  which 
the  cutting  member  is  mounted  on  the  upright 
support;  Fig.  3  is  a  view  on  the  line  3 — 3  of  Fig. 
2,  showing  the  relation  of  the  housing  to  the 
support,  and  showing  also  the  angle  at  which 
the  cutting  edge  engages  the  needle;   Fig.  4 


is  a  section  on  the  line  4 — 4  of  Fig.  2,  showing 
the  relation  of  the  guard  to  the  passage  which 
guides  the  needle;  Fig.  5  is  a  detail  view  on 
an  enlarged  scale  of  a  common  form  of  fiber 
needle  showing  the  manner  in  which  it  en- 
gages a  phonograph  record;  Fig.  6  is  an  en- 
larged view  of  a  common  form  of  fiber  needle 
before  it  has  been  operated  on  by  the  report- 
ing cutter:  and  Fig.  7  is  a  view  showing  a 
plurality  of  needles  which  have  been  repointed 
a  different  number  of  times  by  talking  machine 
users. 
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THOS.  A.  j^DISON,  INC. 

NEW  EDISON  DIAMOND   DISC  RE-CREATIONS 
50292  Old  Black  Joe — With  variations  (Foster-Benoist), 

,  P'an.°  ••  Andre  Benoist 

Valse  in  E  Flat  (Durand),  Piano  Andre  Benoist 

503/9  In  the  Toymaker's  Workshop — Babes  in  Toyland 

(Herbert)  American   Symphony  Orchestra 

March  of  the  Toys — Babes  in  Toyland -(Herbert) 
,-„,„„  ,  American  Symphony  Orchestra 

50380  First  Noel,  Mixed  voices..-  Carol  Singers 

Joy  to  the  World,  Mixed  voices  Carol  Singers 

50381  Christmas  Morning  with  the  Kiddies — Descriptive 

(Hager)   Peerless  Orchestra 

Toy  Shop  Symphony — Descriptive  (Hager), 

Peerless  Orchestra 

50382  Christmas  Eve — Fantasie,  Transcribed  by  Robert 

Gayler,  Celesta  Robert  Gayler 

Why  the  Chimes  Rang,  an  Old  Time  Christmas 
Story   Edna  Bailey 

50383  Santa  Claus  Song,  with  Yodle  George  P.  Watson 

Du  Du  and  Doctor  Eisenbart,  with  Yodle  in 

German  George  P.  Watson 

S0328  Have  You  Forgotten  Me    (Monaco),  Contralto, 

Helen  Clark 

Who  Is  Sylvia?  (Schubert),  Soprano, 

Betsy  Lane  Shepherd 

80329  Bendemeer's  Stream  (Moore),  Contralto . Ida  Gardner 
Song  of  the  Soul  (Breil),  Soprano  Marie  Kaiser 

80330  Lorna  (Newton),  Tenor  Emory  B.  Randolph 

Sweet   Genevieve   (Tucker),  Contralto, 

Ida  Gardner  and  Chorus 

80331  Baby    (Swing    High,    Swing    Low)  (Bennett), 

Contralto   Helen  Clark 

Long,  Long  Ago   (Bayly),  Soprano ....  Marie  Kaiser 

80332  Carillon  d'Amour  (Lambert),  Baritone,  in  French, 

Orphee  Langevin 
L'Ete  (Chaminade),  Soprano,  in  French, 

Betsy  Lane  Shepherd 

80333  Home  Again  (Pike),  Contralto  Ida  Gardner 

Juanita,   Soprano  and  Baritone, 

Gladys  Rice  and  Frederick  Wheeler 

80335  Cradle  Song  (Vannah),  Contralto  Ida  Gardner 

What  Have  I  to  Give  (Lane) ...  Emory  B.  Randolph 

80336  Amid  the  Odor  of  Roses— Swedish  Ballad  (Steck-- 

mest),  Flute  Harold  L.  Lyman 

Romance  (Becker),  Violin  Arthur  Walsh 

80337  Killarney  (Balfe),  Tenor  John  Finnegan 

Sundial  (Darewski).  Contralto  Helen  Clark 

80338  Ring  Out,  Wild  Bells  (Gounod),  Mixed  Voices, 

Carol  Singers 
O  Sing  to  God   (Gounod),   Soprano,  Contralto 
and  Chorus, 

Betsy  Lane  Shepherd,  Helen  Clark,  Oratorio  Chorus 

82114  Explanatory  talk  for  Dich,  theure  Halle — Tann- 

hauser  (Wagner) 
Dich,  theure  Halle — Tannhauser  (Wagner),  So- 
prano, in  German  Marie  Rappold 

82115  Explanatory  talk  for  Ritorna  Vincitor  (Return 

Victorius) — Aida  (Verdi),  Soprano,  in  Italian, 

Marie  Rapgold 

83059  Annie  Laurie  (Scott),  Soprano  Anna  Case 

Old  Folks  at  Home  (Foster),  Soprano. ..  .Anna  Case 

83060  Chanson  de  Florian   (Florian's  Song)  (Godard), 

Soprano,  in  French  Alice  Verlet 

Pur  dicesti,  o  bocca  bella  (Lotti),  Soprano,  in 
Italian   Alice  Verlet 

83061  Nymphes   et   Sylvains    (Bemberg),   Soprano,  in 

French   Alice  Verlet 

Sancta  Maria  (Faure),  Soprano,  in  French, 

Alice  Verlet 

83062  (a)  Lenz  (Spring)  (Hildach) ;  (b)  Ich  Hebe  dich 

(I  Love  Thee)   (Grieg)  Marie  Rappold 

Standchen   (Serenade)    (Schubert),   Soprano,  in 
German   Julia  Heinrich 

83063  Stille  Nacht!  Heilige  Nacht!  (Gruber),  Soprano, 

in  German  Marie  Rappold 

Bandolero  (Stuart),  Bass  Arthur  Middleton 

VICTOR  TALKING  MACHINE  CO. 

POPULAR  SONGS  FOR  FEBRUARY 
18152  Paradise  Blues  (Hirsch-Williams) .  Marion  Harris  10 
My  Syncopated  Melody  Man  (Merrill-Cox), 

Marion  Harris  10 

18196  It's  a  Long  Long  Time  Since  I've  Been  Home 

(Vail)  •  Irving  Kaufman  10 

I'll  Wed  the  Girl  I  left  Behind  (Will  Dillon), 

M.  J.  O'Connell  10 

18197  The   Lovelight   in   Your    Eyes  (Macdonald-Ed- 

wards)  Albert  Wiederhold  10 

Just  a  Word  of  Sympathy  (Kahn-Van  Alstyne), 

James  Reed-J.  F.  Harrison  10 

18198  'Twas   Only   An    Irishman's    Dream  (O'Brien- 

Dubin-Cormack)  Henry  Burr  10 

Everybody  Loves  An  Irish  Song  (William  J. 
McKenna)  American  Quartet  10 

18201  Any   Place  Is  Heaven   If  You  Are  Near  Me 

(Lockton-Lohr)  Charles  Harrison  13 

When  I  Found  the  Way  to  Your  Heart  (Wes- 
lyn-Vanderpool)  Charles  Harrison  10 

18202  My   Waikiki   Ukulele    Girl    (Hawaiian  Fox-trot 

Song)    (Glick-Smith)  Irving  Kaufman  10 

My  Hawaiian  Sunshine  (Gilbert-Morgan)  (Ha- 
waiian Guitars  by  Louise  and  Ferera), 

Albert  Campbell-Henry  Burr  10 

18204  Keep  Your  Eye  on  the  Girlie  You  Love  (Ger- 

ber-Tohnson-Schuster)  Peerless  Quartet  10 

I'm  Coming  Back  to  California  (That's  Where 
I  Belong)   (Brennan-Ball)  Peerless  Quartet  10 

18205  Put  on  Your  Slippers  and  Fill  Up  Your  Pipe 

(You're  Not  Going  Bye-Bye  To-night)  (Moran- 

Heelan-von  Tilzer)  Ada  Jones  10 

If  It  Wasn't  for  You  (Whiting-Cunningham-H. 

von  Tilzer)  Ada  Jones  and  Billy  Murray  10 

18210  They're  Wearing  Them  Higher  in  Hawaii  (Good- 

win-Mohr)  Collins  and  Harlan  10 

Buzzin'  the  Bee  (Jack  Wells) .  Collins  and  Harlan  10 
18212  On   Honolulu  Bay    (Yellen-Cobb-Barron)  (with 
Hawaiian  Guitars  by  Louise  and  Ferera), 

Peerless  Quartet  10 
In  the  Sweet  Long  Ago  (Heath-Lange-Solman), 

Sterling  Trio  10 
18214  Hush-a-bye,  Ma  Baby   (Missouri  Waltz)  (Music 
from   an    original   melody    procured  by  John 
V.  Eppel)  (Lyrics  by  J.  R.  Shannon), 

Edna  Brown  10 
Somewhere  My  Love  Lies  Dreaming, 

Tames  Reed-J.  F.  Harrison  10 
DANCE "RECORDS 

18203  Listen  to  This— One-step  (Mel.  B.  Kaufman), 

Victov  Military  Band  10 
Brown  Skin — Fox-trot  (Clarence  Williams-A.  J. 

Piron)  Victor  Military  Band  10 

35604  When  the  Sun  Goes  Down  in  Romany — Medley 
Fox-trot — "When  the  Sun  Goes.  Down  in 
Romany" — "Hurry  Back  to  My  Bamboo 
Shack" — "Love  Me  at  Twilight"—  In  Florida 

Among  the  Palms"  Victor  Military  Band  12 

Witmark  Medley — One-step — "For  Dixie  and 
Uncle  Sam"— "I'll  Wed  the  Girl  I  Left  Be- 
hind"— "The  Eves  of  Heaven"  (My  Mother's 
Star) — "Take  Me  to  My  Alabam' "  (Come 
Back,  They're  Calling  You), 

Victor  Military  Band  12 


MISCELLANEOUS  INSTRUMENTAL  RECORDS 

18189  Chicken  Walk — Eccentric  Fox-trot  (Tom  Brown) 

(Saxophone  Sextet)  Six  Brown  Bros. 

San     Francisco     Souvenir     March  (Accordion 
,„  „    „  Solo)    (Pietro)  Pietro 

18190  Serenade — Good  Night,  Beloved!    (Nevin)  (Vio- 

lin-'Cello-Piano)  McKee  Trio 

Bohemian  Girl  Melodies  (Balfe)  (Violin-'Cello- 
Piano) — "Then  You'll  Remember  Me"  and  "I 
Dreamt  I  Dwelt  in  Marble  Halls".  McKee  Trio 

18191  Mikado  Selection— Part  I   (Sullivan-arr.  by  To- 

bani) — Entrance  of  Mikado,  "Mi-Ya-Sa-Ma" — 
"A  Wandering  Minstrel" — "Moon  Song"' — 
Quintet,  "Youth  Must  Have  Its  Fling" — Trio, 
'  The  Criminal  Cried," 

Victor  Concert  Orchestra 
Mikado  Selection — Part  II  (Sullivan-arr.  by  To- 
bani) — "Tit-Willow" — "Three  Little  Maids" — 
"He's  Going  to  Marry  Yum  Yum" — "The 
Flowers  That  Bloom  in  the  Spring" — "Here's 
a  State  of  Things" — Finale,  "With  Joyful 
Shout"  Victor   Concert  Orchestra 

18194  Carnival     of     Venice     (Variations)  (Himmel- 

reich)   (Pianoforte  Solo), 

Ferdinand  Himmelreich 
Whispering    Winds     (Reverie)  (Himmelreich) 

(Pianoforte  Solo)  Ferdinand  Himmelreich 

35608  Jolly   General  March   (Neil  Moret), 

Conway's  Band 

Patriotic  Medlev  March,  No.  1 — (1)  "Hail  Co- 
lumbia" (2)  "Red,  White  and  Blue"  (3) 
"Tramp,  Tramp,  Tramp"  (4)  "Battle  Hymn 
of  the  Republic"  (Tune  "John  Brown"), 

Victor  Military  Band- 

35600  The  Evolution  of  Dixie  (M.  L.  Lake)— A  Fan- 

tasia _  depicting  the  gradual  evolution  of 
"Dixie"  slowly  through  "The  Creation"- — 
"Dance  Aboriginal"  until  the  melody  is  fully 
developed.  It  then  becomes  a  "Waltz,"  then 
"Ragtime"  and  at  last  "Grand  Opera," 

•  Conway's  Band 
Melodious  Memories — Fragments  of  Old  Fa- 
vorites (Herman  Finck) — "Soldiers  in  the 
Park" — "Torpedo  and  the  Whale" — "A  Fran- 
gesa" — "Blue  Danube" — "Cavalleria  Rusticana 
Intermezzo" — "Pas  de  Quatre" — "Musetta's 
Song"  from  "Boheme" — "Toreador  Song" 
from  "Carmen" — "Then  You'll  Remember  Me" 
from    "Bohemian    Girl" — "Soldiers'  Chorus" 

from  "Faust"  Conway's  Band 

VOCAL  RECORDS 

18195  Carry  Me  Back  to  Old  Virginny  (James  Bland), 

Orpheus  Quartet 
Darling  Nellie  Gray   (B.  R.  Hanby), 

Peerless  Quartet 

35601  Automobile  Parody — Parodies  on  "Holy  City" — 

"Toreador  Song"- — "Marching  Through  Geor- 
gia"— "Dixie" — "Ben  Bolt" — "Out  on  the 
Deep" — "Reuben,  Reuben" — "Rosary" — "John 
Brown's  Body" — "Auld  Lang  Svne," 

Nat  M.  Wills 

Pmeville  School  Board ....  Charles  Ross  Taggart 

35602  Hungarian  Restaurant  Scene  (Joe  Smith), 

Avon  Comedy  Four 
Cohan's   Wedding   (Joe  Smith), 

Avon  Comedy  Four 

35603  Gems  from  "Bohemian  Girl"— Part  I  (Balfe)— 

Chorus.  "Away  to  Hill  and  Glen" — Solo,  "I 
.  Dreamt  I  Dwelt  in  Marble  Halls" — Solo, 
"Heart  Bow'd  Down" — Mixed  Quartet,  "Si- 
lence, the  Lady  Moon" — Solo,  "Fair  Land  of 
Poland" — Chorus,  "Happy  and  Light," 

Victor  Opera  Co. 
Gems  from  "Bohemian  Girl" — Part  II  (Balfe) — 
Chorus,  "In  the  Gypsy  Life" — Solo  and  Cho- 
rus, "Come  with  the  Gypsy  Bride"' — Solo, 
"Bliss  Forever  Past" — Duet,  "What  is  the 
Spell" — Solo,  "Then  You'll  Remember  Me" — 
Solo  and  Chorus,  "Oh,  What  Full  Delight," 

Victor  Opera  Co. 
35609  Court  Scene  in  Carolina  (Collins-Campbell), 

•  Victor  Vaudeville  Co. 
Darktown     Campmeetin'     Experiences  (Collins- 
Campbell)  Victor  Vaudeville  Co. 

RED  SEAL  RECORDS 
Julia  Culp,  Contralto 

64550  Passing  By  Edward  Purcell  (1689-1740) 

Emilio  De  Gogorza,  Baritone 

64624  Since  Molly  Went  Away  Stanton-Burleigh 

Enrico  Caruso,  Tenor — In  French 
88580  Les  Pecheurs  de  Perles — Je  crois  entendre  encore 
(Pearl-Fishers — I  Hear  as  in  a  Dream) .  .Bizet 
Emmy  Destinn,  Soprano — In  Latin 

88562  Ave  Maria  Bach-Gounod 

Geraldine  Farrar,  Soprano 
(Flute  obbligato  by  Clement  Barone) 

87257  Serenade  (Sing,  Smile,  Slumber)  Gounod 

Alma  Gluck,  Soprano 

64625  Such  a  LiT  Fellow, 

Frances  Lowell-William  Dichmont  10 
Alma  Gluck,  Soprano;  Paul  Reimers,  Tenor — In  German 
87228  Es  steht  ein'  Lind'   (The  Linden  in  the  Dale) 

(Folk  Song),  Arr.  by  Wilhelm  Berger   10 

Louise  Homer,  Contralto 

87262  Janet's   Choice  Claribel  10 

Fritz  Kreisler,  Violinist 

64502  The  Rosary   Ethelbert  Nevin  10 

(Pianoforte  by  Carl  Lamson) 
John  McCormack.  Tenor — In  Italian 

7^486  Non  e  ver  ('Tis  Not  True)  Tito  Mattei  12 

Maude  Powell,  Violinist 
(Pianoforte  by  Arthur  Loesser) 

64617  Petite  Valse  Victor  Herbert  10 

Clarence  Whitehill,  Baritone 

64613  Nancy  Lee   Weatherly-Adams  10 

Evan  Williams,  Tenor 
(With  Male  Chorus) 

74490  When  You  and  I  Were  Young.  Maggie   • 

Johnson-Butterfield  12 


10 


in 


10 


12 


12 


12 


12 


12 


12 


10 


COLUMBIA  GRAPHOPHONE  CO. 

A5915  Venezia  E.  Napoli  (Liszt), 

Josef  Hofmann,  pianist 
Minuet  in  G  (Paderewski) ,  - 

Josef  Hofmann,  pianist 
A5916  The  Banks  of  the  Daisies   (Arr.  by  Stanford). 

My  Love's  an  Arbutus  (Old  Irish  Airs).  Bari- 
tone Solo,  orch.  accomp  Oscar  Seagle 

The  Meeting  of  the  Waters  (Moore).  Baritone 

Solo,  orch.  accomp  Oscar  Seagle 

POPULAR  HITS  OF  THE  MONTH 
A2149  Aladdin   (Romberg).  Tenor  Solo,  orch  accomp, 

Samuel  Ash 

Naughty!  Naughty!  Naughty!  (Vincent).  Tenor 

Solo,  orch.  accomp  Samuel  Ash 

A2145  When  the  Major  Plavs  Those  Minor  Melodies 

(Wilander  and  De  Costa).  Tenor  Solo,  orch. 

accomp  M.  J.  O'Connell 

Take  Me  to  My  Alabam'  (Tobias).  Tenor  Solo, 

orch.  accomp  Irving  Kaufmann 

A2143  Pray   For  the   Lights  to   Go   Out  (Skidmore). 

Tenor  Solo,  orch.  accomp ....  George  O'Connor 
They're  Wearing  'Em  Higher  in  Hawaii  (Mohr). 

Baritone  Solo,  orch.  accomp. .  .Morton  Harvey 


12 


in 


10 


10 


10 


A2151  Yaddie,  Kaddie,  Kiddie,  Kaddie,  Koo  (Meyer) 
Guitars  accomp., 
™        _  .  Knickerbocker  (Male)  Quartet  10 

iwas  Only   an   Irishman's  Dream  (Cormack). 

A?i  w  T?TCb  TCS°mp;  W  '  Empire  Vocal  Trio  10 

A2152  The  Melody  of  My  Dreams.  Tenor  Solo,  orch. 

nfuC?mTP-A'---;;  i>  Robert    Lewis  10 

What  I   Owe  You   (Mohr).  Tenor  Solo,  orch. 

accomp  James  Reed  10 

A2148  On  the   Sandwich  Isles   (Von  Tilzer).  Orch. 

accomp  Knickerbocker   (Male)   Quartet  10 

Honolulu,  America  Loves  You  (We've  Got  to 
Hand  It  to  You)   (Cox,  Clark  and  Monaco).  . 
Orch.  accomp., 
.„,,„     ,    „         T.    Knickerbocker  (Male)  Quartet  10 
A2153  Hows  Every  Little  Thing  in  Dixie?  (Gumble). 

orT?ol°'  orch-  accomp  Arthur  Fields  10 

Whose  Pretty  Baby  Are  You  Now?  (Kahn  and 
Van  Alstyne).    Baritone  Solo,  orch.  accomp., 

^«„,™   „  Henry  I.  Marshall  10 

DANCE  RECORDS  OF  THE  MONTH 
A5919  A  Broken   Doll— "London  Taps"    (Tate).  Fox- 
trot   ...Prince's  Band  12 

Ar„,,  B'ltmore  Waltz  (Green)  Prince's  Band  12 

A5917  Hello!  I  ve  Been  Looking  For  You  (Hubbell). 

Introducing  "My  Skating  Girl"  (Hubbell  and 

Darewski).   One-step  Prince's   Band  12 

Listen  to  This  (Kaufman).  One-step, 

„  Prince's  Band  12 

A5918  Betty  (Rubens).  Betty  Waltz . Prince's  Orchestra  12 

A5918  Muriel  Waltz  (Daly)  Prince's  Orchestra  12 

A5914  My  Lonely  Lola  Lo  (Murphy,  Lange  and  Sol- 
man).  Medley  Fox-trot.  Introducing  1.  "When 
Evening  Shadows  Fall"  (Polla).  2.  "On  the 
Arm  of  the  Old  Arm  Chair"  (Lange), 

r  Prince's  Band  12 

Dance  of  the  Dollys  (Ager).  Fox-trot, 
.,        „  Prince's  Band  12 

A2136  Aloha  Oe   (Farewell  to  Thee)    (Queen  Liliuo- 

kalani).  Waltz. Blue  and  White  Marimba  Band  10 
Uncle  Tom  (Hugo  Frey).  One-step, 

Blue  and  White  Marimba  Band  10 
A2147  The  Rambler's  Jig.   Accordion  and   Banjo,  un- 

accomp.  .  .Edward  Herborn  and  James  Wheeler  10 
The  Maid  Behind  the  Bar  (Irish  Reel).  Accor- 
dion and  Banjo,  unaccomp., 

Edward  Herborn  and  James  Wheeler  10 
A2137  The  Garden  of  Your  Heart  (Dorel).  Tenor  Solo, 

orch.  accomp  Charles  Harrison  10 

Two   Eyes   of   Grey    (McGeoch).     Tenor  Solo, 

orch.  accomp  Charles  Harrison  10 

A2138  All  America  March  (Zamecnik) ...  Prince's  Band  10 

Directorate  March   (Sousa)  Prince's  Band  10 

A2154  A  Broken  Doll  (Tate).  Orch.  accomp., 

Al  Jolson,  comedian  10 
My  Hawaiian  Sunshine  (Gilbert  and  Morgan). 
Tenor  Duet,  Guitars  accomp., 

Samuel  Ash  and  Robert  Lewis  10 
A2146  A  Mighty  Fortress  (Ein'  Feste  Burg)  (Luther). 

Unaccomp.  .Columbia   Stellar   (Male)    Quartet  10 
Creation's  Hymn  (Beethoven).  Unaccomp., 

Columbia  Stellar  (Male)  Quartet  10 
A2144  Jimmie's   Doughnuts    (Adeline    Francis).  Story 

telling  Adeline  Francis 

Busy  Lizzie   (Adeline  Francis).     Story  telling, 
Adeline  Francis 
A2141  La  Lisonjera  (The  Flatterer)  (Chaminade), 

Prince's  Orchestra 
La  Mousme  (Japanese  Mazurka)  (Ganne), 

Prince's  Orchestra  10 
A5905  Eileen  Allanna    (Thomas).     Tenor  Solo,  orch. 

accomp  James  Harrod  12 

My  Sweetheart  When  a  Boy  (Morgan).  TenoT 

Solo,  orch.  accomp  James  Harrod  12 

A5~913  Light  Cavalry  Overture  (Von  Suppe).  Part  I., 

Columbia  Symphony  Orchestra  12 
Light  Cavalry  Overture  (Von  Suppe).  Part  II., 

Columbia  Symphony  Orchestra  12 
A5908  Faust  (Gounod-Wieniawski).  "Fantaisie" — Opus 

20.  Violin  Solo,  orch.  accomp. Kathleen  Parfow  12 
Cavalleria  Rusticana  (Mascagni).  "Intermezzo." 
Violin  Solo,  orch.  accomp. ..  .Kathleen  Parlow  12 
A5903  Samson  and  Delilah  (Saint-Saens).  "Danse  Bac- 

chanale   Chicago  Symphony  Orchestra  12 

Die  Walkure  (Wagner).  "Ride  of  the  Val- 
kyries," .Chicago  Symphony  Orchestra  12 

A5841  Sylvia  (Delibes).  "Valse  Lente"  and  "Pizzicati," 

Columbia  Symphony  Orchestra  12 
Coppelia  (Delibes).     "Entr'acte  et  valse," 

Prince's  Orchestra 

A5907  Abendlied  (Evening  Song)   (Schumann).  'Cello 

Solo,  orch.  accomp  ....Pablo  Casals 

Chanson  Louis  XIII.  and  Pavane  (Couperin- 
Kreisler).  'Cello  Solo.  Charles  A.  Baker  at  the 

piano  Pablo  Casals 

A5778  Danny  Deever  (Damrosch)  (Words  by  Kipling). 

Baritone  Solo,  orch.  accomp. .. David  Bispham 
The  Pirate  Song  (Gilbert).    Baritone^ Solo,  orch. 

accomp  David  Bispham 

A5904  Elegie    (Massenet).    Violin    Solo.    Maurice  C. 

Rumsey  at  the  piano  Eddy  Brown 

Cavatina    (Raff).      Violin    Solo.     Maurice  C. 

Rtimsey  at  the  piano  Eddy  Brown 

A5911  The  Garden  of  Sleep  (de  Lara).  Soprano  Solo, 

orch.  accomp  Lucy  Gates 

Come   My  Beloved    (Handel).     Soprano  Solo, 

orch.  accomp  Lucy  Gates 

A2150  At    Dawning    (Cadmon).     Tenor    Solo,  orch. 

accomp  Vernon  Stiles 

Because  (d'Hardelot).  Tenor  Solo,  orch.  accomp., 

Vernon  Stiles 

A5906  La  Traviata  (Verdi).  Traviata  Chorus.  Act  II. 

F'inale — "Shame  on  the  Cruelty  Thy  Lips  Have 
Spoken."   Orch.  accomp.. 

Columbia  Opera  Chorus 
La  Traviata  (Verdi).  (Arr.  by  Maurice  Smith). 

Selections  Columbia  Symphony  Orchestra 

E3096  Fruhlingszeit  (Springtide)  (Becker).  Tenor  Solo, 
orch.  accomp.     Sung  in  German, 

Tohannes  Sembach 
Winterlied  (Winter  Song)   (Koss).  Tenor  Solo, 
orch.  accomp.     Sung  in  German, 

Johannes  Sembach 

E5130  Spielmann  Lied   (Minstrel's  Dream)  (Nicolai). 

Baritone  Solo,  orch.  accomp.    Sung  in  German, 

Otto  Goritz 

Wenn  Du  Kein  Spielmann  Warst  (When  You 
Were  Not  a  Minstrel)  (Hofmann).  Baritone 
Solo,  orch.  accomp.    Sung  in  German, 

Otto  Goritz 

E3097  Noch  Sind  Die  Tage  Der  Rosen  (It  Is  Still  the 
Day  of  Roses)  (Baumgartner).  Bass  Solo, 
orch.  accomp.    Sung  in  German ...  Carl  Braun 

E3907  FalstafT's  Trinklied,  Aus:  "Des  Lustigen  Weiber 
Von  Windsor"  (Falstaff's  Drinking  Song  from 
"The  Merry  Wives  of  Windsor")  (Nicolai). 
Bass  Solo,  orch.  acoomp.    Sung  in  German. 

Carl  Braun 

E3098  Der  Schlesische  Zecher  Und  Der  Teufel  (The 
Wine    Drinker    and    the    Devil)  (Reissiger). 
Baritone  Solo,  orch.  acoomp.    Sung  in  German, 
Robert  Leonhardt 
Drei  Wandrer  (Three  Wanderers)  (Hermann), 
Baritone  Solo,  orch.  accomp.  Sung  in  German, 
Robert  Leonhardt 


12 


10 


10 


12 


PATHE  PHONOGRAPH  CO. 

NEW  OPERATIC  RECORDS 
64005  I    Pagliacci    (Leoncavallo),    "Vesti   la  giubba," 
Sung  in  Italian.     Tenor,  orch.  accomp., 

Lucien  Muratore  12 
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RECORD  BULLETINS  FOR  FEBRUARY— (Continued  from  page  108) 


Rigoletto  (Verdi),  "La  donna  e  mobile,"  Sung  in 
Italian.      Tenor,    orch.  acoomp., 

Lucien  Muratore  12 
62023  Le    Prophete    (Meyerbeer),    "Ah!    Mon  Fils," 
Mezzo-Soprano,  orch.  accomp., 

Eleonora  de  Cisneros  12 
Martha  (Flotow),  "The  Last  Rose  of  Summer." 

Eleonora  de  Cisneros  12 
Mezzo-Soprano,  orch.  accomp., 
62027  Martha  (Flotow),  "Canzone  del  Porter."  Basso, 

Adamo  Didur  12 
Ernani  (Verdi),  "Infelice!  e  tuo  credevi"  (Un- 
happy One).     Basso,  orch.  accomp., 

Adamo  Didur  12 
NEW  BAND  AND  ORCHESTRA  RECORDS 
20110  La   Coquette   (David   Onivas).  Intermezzo, 

Pathe  Concert  Orchestra  10% 
The  Rosenkavalier  (Strauss),  Waltz, 

Imperial  Symphony  Orchestra  10 
35090  In    Tunis    (Pericat),    Polka    with  Xylophone 

Effects  Pathe  Military  Band  12 

Quail  and  Cuckoo  (Fleche).  Pastoral  Polka, 

Pathe  Military  Band  12 
NEW  PATHE  "DE  LUXE"  DANCE  RECORDS 
20107  Hawaiian  Blues  (Stanley  Murray),  Fox-Trot, 

Van  Eps-Banta  Trio    10 ^4 
On  the  Dixie  Highway  (Leo  Friedman), 

Pathe  Dance  Orchestra  10yi 
20041  Dance  O'  the  Dollys  (Milton  Ager), 

American  Republican  Band  10J4 
Volplane  Waltz  (Burnett), 

Pathe  Dance  Orchestra  10'A 
NEW  WHISTLING  SOLOS 
20119  Sphinx  Valse  (Francis  Popy),  Whistling  Solo, 

orch.  accomp  Joe  Belmont  10^2 

Chaffinch   Mazurka    (Julius  Becht),  Whistling 

Solo,  orch.  accomp  Joe  Belmont  10'/2 

POPULAR  HITS  OF  THE  MONTH 

20104  When   They  Go   Through   A   Tunnel  (Lewis, 

Kalmar   and    Cottier),    Soprano   Solo,  orch. 

accomp  Ruth    Roye  1054 

How's  Every  Little  Thing  in  Dixie?  (Yellen 
and  Gumble),  Baritone  Solo,  orch.  accomp., 

Joe  Remington  10'A 

20105  Since  Maggie  Dooley  Learned  the  Hooley  Hoo- 

ley    (Kalmar,   Leslie  and   Meyer),  Soprano 

Solo,  orch.  accomp  Ruth  Roye  10J4 

Take  Me  to  My  Alabam'  (Dillon  and  Tobias), 

Baritone  Solo,  orch.  accomp.  .Joe  Remington  10J4 

20106  Hello!  I've  Been  Looking  for  You  (Golden  and 

Hubbell),  Baritone  Solo,  orch.  accomp., 

Louis  J.  Winsch  10'A 
Naughty!  Naughty!  Naughty!  from  "Show  of 
Wonders,"  Winter  Garden  (Goodwin,  Tracey 
and  Vincent),  Baritone  Solo,  orch.  accomp., 

Louis  J.  Winsch  10'A 
20115  Hawaiian  Sunshine  (Wolfe,  Gilbert  and  Mor- 
gan), Tenor  Solo,  Louise  &  Ferera  Hawaiian 

Orch.  accomp  /  Sam  Ash  l0'/z 

Samoa    (Halsey    K.    Mohr),    Baritone  Solo, 
Louise  &  Ferera  Hawaiian  Orch.  accomp, 

Joseph  Phillips  \0'/2 
20100  There's  a  Little  Bit  of  Bad   in   Every  Good 
Little  Girl  (Grant  Clarke  and  Fisher),  Bari- 
tone Solo,  orch.  accomp  Justice  Lewis  10A 

My    Skating    Girl,    from   "New    York  Hippo- 
drome Show,  1916"   (Golden  and  Hubbell), 
Baritone  Solo,  orch.  accomp.  .  .  Justice  Lewis  lO'/i 
20080  Mississippi  Days  (MacDonald  and  Piantadosi), 

orch.  accomp  Peerless  Quartet  1054 

Whose  Pretty  Baby  Are  You  Now?  (Kahn  and 
Van  Alstyne),  Baritone  Solo,  orch.  accomp., 

Roy  Randal!  10'A 
SELECTED  LIST  OF  RECORDS 
70146  Siamese  Patrol  (Lincke), 

Garde  Republicaine  Band  of  France  14 
Amina   (Lincke),  Egyptian  Serenade, 

Garde  Republicaine  Band  of  France  14 
70051  The  Siamese  Twins    (Rousseau),  Cornet  Duet, 
Le  Chalet   (Adam),   Baritone  Solo, 

Played  by  J.  Chivert  and 
Garde  Republicaine  Band  of  France  14 
70069  The  Soldiers  in  the  Park  (Monckton), 

Garde  Republicaine  Band  of  France  14 
Semper  Fidelis  March  (Sousa), 

Garde  Republicaine  Band  of  France  14 
70114  The  Cadets  (Sousa),  March. 

Garde  Republicaine  Band  of  France  14 
Under  the  Double  Eagle  (Wagner),  March. 

Garde  Republicaine  Band  of  France  14 

30128  Concerto  for  Clarinette  (Weber), 

Garde  Republicaine  Band  of  France  12 
Concerto  for  Clarinette  (Weber). 

Garde  Republicaine  Band  of  France  12 

30129  Les  Gardes  De  La  Reine  (Godfrey),  Waltz, 

Garde  Republicaine  Band  of  France  12 
Roses  of  the  South  (Strauss),  Waltz. 

Garde  Republicaine  Band  of  France  12 


EDISON  BLUE  AMBEROL  RECORDS 

3094  Alice  in  Wonderland— The  Century  Girl  (Irving 
Berlin).  Soprano  and  Tenor,  orch.  accomp.. 

Gladys  Rice  and  Irving  Kaufman 
3093  The  Chicken   Walk— The  Century   Girl  (Irving 
Berlin),  Tenor,  orch.  accomp., 

Irving  Kaufman  and  Chorus 
CONCERT  LIST 
28252  Sing  Mc  to   Sleep   (Edwin   Greene),  Contralto, 


orch  accomp  Christine  Miller 

28253  Vesti    la    Giubba — I     Pagliacci  (Leoncavallo), 

Tenor,  in  Italian,  orch.  accomp  Guido  Ciccolini 

REGULAR  LIST 
3078  Dance  With  Me— Betty  (Paul  A.  Rubens),  So- 
•  prano  and  Tenor,  orch.  accomp., 

Glayds  Rice  and  Irving  Kaufman 

3072  Eyes  Have   a   Language   of  Their   Own — Betty 

(Silvio  Hein),  Tenor,  orch.  accomp., 

Glayds  Rice  and  Irving  Kaufman 

3076  Flora   Bella    (March   Song)— From   Flora  Bella 

(M.  E.  Schwarzwald) ,  Soprano,  orch.  accomp., 

Gladys  Rice  and  Chorus 

3089  Here  Comes  the  Groom — Betty  (Benjamin  Hap- 

good  Burt),  Tenor,  orch  accomp  -Billy  Murray 

3078  Honolulu,  America  Loves  You    (We've  Got  to 

Hand  It  to  You)   (Leo  Feist),  Baritone,  orch. 

accomp  Arthur  Fields 

3086  How    Could    Washington    Be    a    Married  Man 
(And  Never,  Never  Tell  a  Lie)  (Al.  Piantadosi), 

Tenor,  orch.  accomp  M.  J.  O'Connell 

3085  It's   Not    Your   Nationality    (It's   Simply  You) 
(McCarthy-Johnson),  Tenor,  orch.  accomp., 

Billy  Murray 

FOR  DANCING 

3067  Beneath  a  Balcony — Fox-trot  (Jesse  M.  Winne), 

for  Dancing.  ..  .Vess  L.  Ossman's  Banjo  Orchestra 
3084  A  Broken  Doll — London  Taps  (Jas.  W.  Tate), 

for  Dancing  Jaudas'  Society  Orchestra 

3088  Go  Get  'Em — One-step  (A.  Manholz),  for  Danc- 
ing Jaudas'   Societey  Orchestra 

3071  Shim-Me-Sha-Wabble    (Original    Dance)  (Spen- 
cer Williams),  for  Dancing, 

National  Promenade  Band 
SONGS  AND  BALLADS 
3075  After  All  (Wright-Scott),  Tenor,  orch.  accomp., 

Charles  Harrison 

3069  Garden    of    Flowers    (Godfrey-Wright),  Tenor, 

orch.  accomp  Walter  Van  Brunt 

3091  In  Dear  Old  Napoli  (James  Brockman),  Tenor, 

orch.  accomp  Walter  Van  Brunt 

3080  Just   One   Day    (Arthur   Lange),    Tenor,  orch. 

accomp  George  W.  Ballard 

3068  Silver  Star  _  (Chas.  L.  Johnson),   Soprano  and 

Tenor,  orch.  accomp., 

Gladys  Rice  and  George  Wilton  Ballard 

3090  When   the   Boys   Come   Home    (Oley  Speaks), 

Baritone,  orch.  accomp  Frederick  Wheeler 

3077  A  Wondrous  Rose  (Burnhman),  Contralto,  orch. 

accomp  Helen  Clark 

BANDS  AND  ORCHESTRAS 

3070  Barcarolle— Tales  of  Hoffman  (J.  Offenbach), 

American  Symphony  Orchestra 

3081  Garden  Dance  (G.  Vargas) ..  Imperial  Marimba  Band 
3074  Heart  of  America  March  (Arthur  Pryor). 

New  York  Military  Band 
INSTRUMENTAL  HITS 

3065  Hawaiian  Hula  Medley,  Hawaiian  Guitars, 

Helen  Louise  and  Frank  Ferera 

3073  (a)   Last  Rose  of  Summer   (Flotow);   (b)  Old 

Folks  at  Home  (Foster),  Zimbalom  M.  Nagy 

3082  Stradella  Overture  (Von  Flotow),  Accordion, 

P.  Frosini 

OLD  FAVORITES 

3092  Old  Black  Joe  (Foster-Van  der  Stucken),  Male 

Voices,  unaccomp  Criterion  Quartet 

3079  Sweet    Genevieve    (Henry    Tucker),  Contralto, 

orch.  accomp  Ida  Gardner 

A  LITTLE  NONSENSE 

3083  Goldberg's   Automobile  Troubles — Hebrew  Mon- 

olog  Dave  Martin 

3066  Trial  of  Toseph  Brown    (H.  E.   Knight),  Rube 

Sketch  Harlan  E.  Knight  and  Company 


STARR  PIANO  CO. 

STANDARD  VOCAL  RECORDINGS 
10004  O  sole  mio!    (My   Sunshine).   Neapolitan  Song 
(di  Capua).  In  Italian.     Soprano  Solo,  orch. 

accomp  -.  Agnes  Hanick 

Romanza    di    Santuzza — "Cavalleria  .  Rusticana" 
(Mascagni).    In  Italian.    Soprano  Solo,  orch. 

accomp  Agnes  Hanick 

1NS1  Rl'MKNTAL  NUMBERS 
7556  March  Militarie,  No.  1— Op.  51  (Schubert). 

Weber's  Prize  Band 


Marche  Militarie,  No. 
7560  Maria.  Mar 


2— Op.  51  (Schubert), 

Weber's  Prize  Band 
-Neapolitan  Song  (di  Capua), 

Petit  Orchestra 
Lied  Ohne  Worte  (Song  Without  Words)  Op.  53 
(Mendelssohn).    Violin,  'Cello,  Piano .. Bailhe  Trio 
7561  With  Flag  and  Fleet— March  (Gillespie). 

Weber's  Prize  Band 
National  Defence — Military  March  (Lampe). 

Weber's  Prize  Band 
7559  Rondino  (On  a  theme  bv  Beethoven)  (Kreisler). 

Violin  Solo.  Piano  accomp.  by  Bertha  Miller- 

Ruick  ..Yakove  Spivakowski 

Tocora  (Capriccietto  Russe)  (Spivakowski). 
Violin   Solo,   Piano    accomp.   by   Bertha  Miller- 

Ruick   Yakove  Spivakowski 

POPULAR  VOCAL  SELECTIONS 
7563  Sweetheart  "(Kahn-Van   Alstyne).     Tenor  Solo, 

orch.  accomp  Vernon  Dalhart 

Hula  Serenade  (Kahn-Van  Alstyne).  Tenor  Solo. 

orch.  accomp  Vernon  Dalhart 

6506  Whose  Prettv  Baby  Are  You  Now?  (Kahn-Van 
Alstyne).    Tenor  Solo.  Thomas  E.  Griselle  at 
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New  Bedford,  Mass. 


the  Piano  Shubel  Cooke 

I'm  Going  Over  the   Hills  to  Virginia  (Hager- 
Goodwin).    Tenor  Solo.  Thomas  E.  Griselle  at 

the  Piano  Shubel  Cooke 

DANCE  RECORDS 
7557  Honky  Tonky— One-step   (McCarron   &  Smith), 

Starr  Military  Band 
The  Flirting  Whistler  (Le  Siffleur  Coquet).  One- 
step   (Lake)  Starr  Military  Band 

7564  Mammy's  Little  Coal  Black  Rose — Fox-trot  (Whit- 
ing)  Starr  Band 

Bull  Frog  Blues — Fox-trot  (Brown  &  Strigley), 

Starr  Band 

WHISTLING  SOLOS 
7562  Chain    of   Daisies — Waltz    (Weidt).  Whistling 

Solo  with  orch  Sibyl  Sanderson  Fagan 

Soupirs    D'Amour    (Love    Sighs)  (Wendling). 
Whistling  Solo  with  orch... Sibyl  Sanderson  Fagan 
A  VARIED  LIST  OF  SELECT  STARR  RECORDS 
7525  A  Perfect  Day  (Bond).     Violin,  Saxophone  and 

Harp  Starr  Trio 

Hapa    Haole    Hula    Girl — My    Hawaiian  Maid 
(Hawaiian  Airs)  (Cunka).  Instrumental  Duet, 

Louise  &  Ferera 
10000  Jumping  at  Conclusions.    Humorous  Reading, 

Strickland  Gillilan 
Me  an'  Pap  an'  Mother — Traffic  Cop  Murphy. 

Readings  Strickland  Gillilan 

7512  Matrimonial  Difficulties.     Coon  Comic  Selection, 

Golden  &  Marlow 
The  Coon  Fabricators.    Coon  Comic  Selection. 

Golden  &  Marlow 
12501  Vissi    d'Arte    (Love    and    Music)    "La  Tosca" 
(Puccini).     In   Italian.     Soprano   Solo,  orch. 

accomp  Elizabeth  Schiller 

7545  Honey  Moon — Fox-trot  (Smith) .  Starr  Military  Band 
Nice  and  Easy — Rag  Fox-trot  (McKay), 

Starr  Military  Band 
7529  Johnny  Get  a  Girl  (Murphy-Puck).    Vocal  Duet, 

orch.  accomp  Collins  &  Harlan 

Yaaka  Hula  Hickcy  Dula  (Hawaiian  Love  Song) 
(Goetz-Young-Wendling).     Vocal   Duet,  orch. 

accomp  Collins  &  Harlan 

7543  King  of  the  Forest  Am  I  (Brand-Parker).  Bari- 
tone Solo,  Brass  orch.  accomp  John  W.  Dodd 

That's   an   Irish   Lullaby    (Shannon).  Baritone 

Solo,  Brass  orch.  accomp  John  W.  Dodd 

7552  Anvil  Chorus— "II  Trovatore"  (Verdi), 

Weber's  Prize  Band 
Miserere — "II  Trovatore"  (Verdi), 

Weber's  Prize  Band 


MAJESTIC  RECORD  CORP. 

NINE  INCH  RECORDS 
2021  Evening  Star,  from  Tannhauser  (Wagner).  Bari- 
tone   Solo,   orch.    accomp  Royal  Dadmun 

The  Last  Rose  of  Summer   (Moore).  Soprano 
Solo,   orch.   accomp  Doris  Whitney 

(Continued  on  page  110) 
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Talking  Machine  Cabinet  Manufacturers 

We  made  the  first  talking  machine  cabinets  created  in  this  country,  and  we  have  specialized 
in  this  particular  line  ever  since. 

We  will  submit  special  designs  of  talking  machine  or  record  cabinets,  or  quote  you  from  blue 
prints  or  samples.    We  manufacture  to  order  only. 
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RECORD  BULLETINS  FOR  FEBRUARY 
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2022  For   All   Eternity    (Mascheroni).     Tenor  Solo, 

orch.  accomp  Charles  Troxell 

The  Heart  Bowed  Down,  from  Bohemian  Girl 
(Balfe).    Baritone  Solo,  orch.  accomp., 

Royal  Dadmun 

2023  Torna  A  Surriento   (Come  Back  to  Surrento) 

(In  Italian)  (De  Curtis).    Baritone  Solo,  orch. 

accomp  Denno  D'Aberno 

Tiefes  Lied — In  Russian  (Dubuque).  Baritone 
Solo,  orch.  accomp  Benno  D'Aberno 

2024  A  Dream  (Bartlett).    Tenor  Solo,  orch.  accomp., 

Charles  Harrison 
My  Old  Kentucky  Home  (Foster).  Soprano  Solo, 
orch.  accomp  Joan  Walker 

2025  Prize  Song,  from  Meistersinger  (Wagner).  Violin 

Solo  Arthur  Gramm 

Longing  for  Home  (Heimweh)  (Jungman).  Harp, 
Violin,  Flute  and  'Cello  Neapolitan  Quartet 

2026  Cavatina  (Raff).  Violin  Solo  Arthur  Gramm 

The  Last    Hope    (Gotteschalk).     Harp,  Violin, 

Flute  and  'Cello  Neapolitan  Quartet 

2027  Keep  Your  Eye  on  the  Girl  You  Love  (Schuster). 

Tenor  Solo,  orch.  accomp  Harry  Stewart 

On  a  Mountain  Trail  in  Old  Virginia  (Allen). 
Soprano  Solo,  orch.  accomp  Doris  Whitney 

2028  On  the  South  Sea  Isle  (Von  Tilzer), 

Majestic  Male  Trio 
Kentucky  Babe  (Geibel)  Majestic  Male  Trio 

2029  Ragging  the  Scale — Fox-trot  (Claypoole).  Piano, 

Banjo,  Saxophone  Van  Eps  Trio 

A  Little  More  Pepper — One-step  (Lincoln), 

Majestic  Military  Band 

2030  Ladder    of    Roses — One-Step.    From  "Hip-Hip- 

Hurrah"  (Hubbell)  Majestic  Military  Band 

La  Confession — Waltz  (Morgan), 

Majestic  Dance  Specialty 
SEVEN-INCH  RECORDS 

166  Hunting  Song,  from  "King  Arthur"  (Bullard). 

Baritone  and  Tenor  Duet,  orch.  accomp., 

Messrs.  Dadmun  and  Troxell 
I  Know  a  Lovely  Garden  (D'Hardelot).  Baritone 
Solo,  orch.  accomp  Royal  Dadmun 

167  The  Nightingale  Song  (Liza  Lehman).  Soprano 

Solo  Joan  Walker 

Venetian  Love  Song  (A  Night,  in  Venice) 
(Nevin).     Piano,  Violin,  'Cello, 

Majestic  Concert  Trio 

168  Maria,  Mari  (Di  Capua).  In  Neapolitan.  Baritone 

Solo,  orch.  accomp  Benno  D'Aberno 

Mamma,  Mio,  Che  Vo  Sape  (If  My  Mother  Only 
Knew)  (Nutile).  In  Neapolitan.  Baritone 
Solo  Benno  D'Aberno 

169  Serenade  (Pierne).    Violin  Solo  Arthur  Gramm 

Songes  D'Amour  (Schutt).  Piano,  Violin,  'Cello, 

Majestic  Concert  Trio 

170  Rock  of  Ages  (Toplady-Hastings), 

Majestic  Mixed  Quartet 

170  Volga  Boatmen's  Song  (Anon). 

171  Mother  Machree  (Ball).     Piano,  Violin.  'Cello, 

Majestic  Concert  Trio 
A  Dream  (Bartlett).  Piano,  Violin,  'Cello, 

Majestic  Concert  Trio 

172  Spring  Song  (Mendelssohn)  Turner  Ensemble 

La  Czarina  (Ganne).    Mazurka  Russe, 

Turner  Ensemble 

173  Allah's  Holiday,  from   "Katinka"   (Friml).  So- 

prano Solo,  orch.  accomp  Joan  Walker 

Kiss  Me  Again  (Mile.  Modiste)  (Herbert).  So- 
prano Solo,  orch.  accomp  Joan  Walker 

174  Where  Did  Robinson  Crusoe  Go  With  Friday  on 

Saturday    Night?    (Meyers).     Baritone  Solo, 

orch.  accomp  Arthur  Collins 

Darkies'  Jubliee  or  Pastimes  on  the  Levee  (Tur- 
ner-Wiegand)  Majestic   Military  Band 

175  El  Capitan  March  (Sousa) ...  Majestic  Military  Band 
Leighorn  Rag — Fox-trot    (Froxini).  Accordion 

Solo  Petro   Gruff  rida 

176  Chinese   Picnic   and   Oriental  Dance — -One-step. 

Piano,  Banjo,  Saxophone  Van  Eps  Trio 

The  Blue  Goose  Rag — Fox-trot  (Birch), 

Majestic  Military  Band 

177  Wake  Up,  America  (Glogau).  One-step, 

Majestic  Military  Band 
Are  You  From  Dixie  (Cobb).  One-step, 

Majestic  Military  Band 

PAROQUETTE  RECORD  MFG.  CO. 

36  On  the  South  Sea  Isle— Fox-Trot  (Von  Tilzer), 

Rogers'  Military  Band 
The  Boat  to  Dixie — Fox-Trot  (Rogers), 

Roger's  Military  Band 

37  Just  One  Day — One-Step  (Lange), 

Rogers'  Military  Band 
Unison  Blues — One-Step  (Rogers), 

Rogers'  Military  Band 

38  Teasing  the  Cat — One-Step  (Johnson), 

Rogers'  Military  Band 
Under  Egyptian  Skies — One-Step  (Losey), 

Rogers'  Military  Band 

39  Mighty  Lak'  a  Rose — Waltz  (Nevin-Rogers), 

Rogers'  Military  Band 
My  Hawaiian  Sunshine — Fox-Trot  (Gilbert), 

Rogers'  Military  Band 

40  Brown   Skin — One-Step  (Barton), 

Rogers'  Military  Band 
Walkin'  the  Dog — Fox-Trot  (Brooks), 

Van  Eps  Banjo  Orchestra 

41  In  the  Sweet  Long  Ago — Fox-Trot  (Solomon), 

Rogers'  Military  Band 
Blush  Roses — Waltz  (Wachs)  ..  Rogers'  Military  Band 


42  Poor  Little  Butterfly— Fox-Trot  (Hubbell), 

Van  Eps  Banjo  Band 
The  Smiler — One-Step  (Wenrich), 

Van  Eps  Banjo  Orchestra 

43  Alabama  Slide — Fox-Trot  (Johnson), 

Rogers'  Military  Band 
Beautiful  Eyes — Waltz  (Phillipe), 

Rogers'  Military  Band 

44  Shades  of  Night— One-Step  (Gilbert),  . 

Rogers'  Military  Band 
Hop  Sing — A  Laundry  Rag — One-Step  (Tracy), 

Rogers   Military  Band 

45  Oriental   Rag— One-Step  (Allan), 

Van  Eps  Banjo  Orchestra 
The  Minstrel  King — One-Step  (Sweeley), 

Rogers'  Military  Band 

46  The  Sunshine  of  Your  Smile  (Ray),  Tenor, 

Henry  Burr 

Aloha  Oe  (Queen  Liliuokalani) ,  Hawaiian  orch. 
acc  Echo  Quartet 

47  L-I-B-E-R-T-Y  (Ted  Barron),  Baritone.  John  Wilbur 
Under  the  Mellow  Arabian  Moon  (Leopold), 

Excelsior  Trio 

48  The  Sandwich   Isles   (Von  Tilzer),  Tenor  and 

Baritone  Collins  and  Harlan 

Angel  Gabriel  (Stewart),  Baritone.  ...  Arthur  Collins 

49  On  the  South  Sea  Isle  (Von  Tilzer),  Hawaiian 

orch.  acc...  Sterling  Trio 

Dear  Little  Mother  O'mine  (Sterling),  Tenor, 

Irving  Gillette 

50  In  the  Sweet  Long  Ago  (Solman),  Tenor  Duet, 

Campbell  and  Burr 
Armorer's  Song  from  "Robin  Hood"  (De  Koven),' 
Basso   John  H.  Meyer 

51  On  Honolulu  Bay  (Ted  Barron),  Hawaiian  orch. 

accomp  Peerless  Quartet 

Let  Me  See  Your  Rainbow  Smile  (Ted  Barron), 
Tenor  Duet  Webster  &  Gillette 

52  Evelyn — One-Step   From   "Pom    Pom"  (Felix), 

Introducing  "Pom  Pom's  Here"  Par-o-Ket  Orchestra 
Kilima  Waltz,  Hawaiian  Guitars.  ..  .Louise  &  Ferera 

53  Johnny  Got  a  Girl — One-Step  (Puck),  Introduc- 

ing "Hello  My  Sweetheart." 
Red  Fox-Trot  (Ted  Barron)  Par-o-Ket  Orchestra 

54  Turn  Back  the  Universe — Waltz   (Ball),  Intro- 

ducing "Good-by,  Good  Luck,  God  Bless  You," 

Par-o-Ket  Orchestra 
Ukulele  Blues.  Hawaiian  Guitars. .  .Louise  &  Ferera 

55  The  Missouri  Waltz  (Knight-Logan), 

Par-o-Ket  Orchestra 
I'm  Going  to  Hit  the  Trail — Fox-Trot  (Erdmann), 

Par-o-Ket  Orchestra 

EMERSON  FEBRUARY  LIST 

In  view  of  the  tremendous  demand  for  the 
records  that  it  issued  in  its  January  supplement 
published  in  last  month's  World,  the  Emerson 
Phonograph  Co.  has  decided  to  reissue  this  list 
as  its  February  supplement  so  that  Emerson 
dealers  may  be  in  a  position  to  adequately  han- 
dle the  requirements  of  their  trade. 

STRONG  GALLI=CURCI  POSTER 

Attention    Compelling    Advertising  Featuring 
New  Artist  Issued  by  Victor  Co. 

A  feature  of  the  campaign  being  carried  on  by 
the  Victor  Talking  Machine  Co.  in  connection 
with  the  signing  up  of  Galli-Curci,  the  new  opera 
sensation,  as  an  exclusive  Victor  artist,  is  an  at- 
tention compelling  poster  28x40  inches,  bearing 
a  life  sized  bust  picture  of  the  new  star  and  also 
a  photograph  in  smaller  proportions  of  Galli- 
Curci  in  the  role  of  "Gilda"  in  "Rigoletto,"  in 
which  she  achieved  immediate  fame  upon  her 
American  debut  in  Chicago  recently.  The  poster 
also  bears  an  enlarged  reproduction  of  the  head- 
ings of  the  Chicago  newspapers  referring  to 
Galli-Curci's  first  appearance  in  that  city.  The 
first  two  records  made  by  the  new  artist  are  also 
listed  in  this  poster,  which  should  find  a  ready 
place  in  the  store  of  every  Victor  dealer. 

PROPOSE  A  TAXON  RECORDS 

Certain  members  of  Congress  have  proposed 
that,  among  other  articles,  there  should  be  a 
tax  on  talking  machine  records.  This  sugges- 
tion has  been  made  before  in  Congress,  but  no 
definite  move  to  put  talking  machine  records  on 
the  tax  list  has  ever  been  attempted. 


AN  ATTRACTIVE  PATHE  EXHIBIT 

C.  H.  Sutherland  Holds  Interesting  Exhibition 
of  Pathe  Pathephone  at  County  Fair 


The  Pathe  Freres  Phonograph  Co.,  New  York, 
received  recently  an  interesting  photograph  from 
its  dealer  in  Cambridge,  Minn.,  C.  H.  Suther- 
land, indicating  the  progressiveness  of  this 
Fathe  representative.    At  Cambridge,  Minn.,  the 
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Pathe  Exhibit  at  Isanti  County  Fair 

annual  Isanti  County  Fair  recently  occurred, 
and  Mr.  Sutherland  took  advantage  of  this  op- 
portunity to  install  a  Pathe  exhibit,  as  shown  in 
the  accompanying  illustration.  This  exhibit 
featured  the  Pathephone  and  particular  promi- 
nence was  given  the  Pathe  trade  mark,  which 
is  famous  the  world  over.  Mr.  Sutherland  se- 
cured excellent  publicity  through  the  use  of  this 
display  and  has  closed  several  Pathe  sales  as 
a  direct  result  of  the  exhibit,  in  addition  to  se- 
curing the  names  of  many  prospects. 


TALKING  MACHINE  EXPORTS 

The  Figures  for  October  Presented — Exports 
Show  Great  Increase  for  the  Month 


Washington,  D.  C,  January  1. — -In  the  sum- 
mary of  the  exports  and  imports  of  the  com- 
merce of  the  United  States  for  the  month  of 
October,  1916  (the  latest  period  for  which  it 
has  been  compiled)  which  has  just  been  issued 
by  the  Bureau  of  Statistics  of  the  Department 
of  Commerce  and  Labor,  the  following  figures 
regarding  talking  machines  and  supplies  appear: 

Talking  machines  to  the  number  of  4,760 
valued  at  $122,662,  were  exported  for  October, 
1916,  as  compared  with  3,024  talking  machines, 
valued  at  $116,325,  sent  abroad  in  the  same 
month  of  1915.  The  total  exports  of  records 
and  supplies  for  October  were  valued  at  $128,803 
as  compared  with  $59,175  in  October,  1915.  For 
the  ten  months  49,970  talking  machines  were 
exported,  valued  at  $1,251,520  in  1916,  and  $22,458, 
valued  at  $674,358,  in  1915,  while  records  and 
supplies  valued  at  $952,661  were  sent  abroad 
during  1916,  as  against  $633,680  in  1915. 


The  Sona-Tone  Phonograph  Co.,  Inc.,  New 
York,  has  been  incorporated  with  a  capital  stock 
of  $60,000  to  manufacture  and  deal  in  phono- 
graphs and  other  musical  instruments.  The  in- 
corporators are  B.  Murray,  P.  S.  Keary  and  J.  F. 
Kusick. 


READY  REFERENCE  OF  GENERAL  SUPPLIES 


DEALERS 

Send  for  our  "Trial  Proposition"  on  the 
Regina  Hexaphone — the  latest  and  belt  pay- 
ing popular  priced  coin-operated  instrument 
for  use  in  public  places. 


211  Marbrldge  Bldg.,  34th  St.  and  Broadway,  New  York  City 

Manufacturers  of  Regina  Music  Boxes;  Reginapkones; 
Coin-operated  Mandolin  Orchestrions;  Vacuum 
Cleaners  and  other  specialtiet 


NEEDLES 

WE  MANUFACTURE 

Diamond  needles  for  Edison 
Sapphire  needles  for  Edison 
Sapphire  needles  for  Pathe 

in  stock  ready  for  delivery 
MERMOD  &  CO.,  505  5th  Ave.,  N.  Y. 


Keep  Your  Record  StocK  with 


Costs  about  $2.00  for  250  records  for  50  years 
Send  for  20>page  catalog 

THE  SYRACUSE  WIRE  WORKS, 

SYRACUSE  -  NEW  YORK 


THE   TALKING   MACHINE  WORLD 


Some  of  the  Leading  Jobbers 
of  Talking  Machines  in  America 


1856 


b>lhi 


1916 


VICTOR 

DISTRIBUTORS 

VICTORS  EXCLUSIVELY 

IV e  make  a  specialty  of  getting  the  order 
out  on  time — every  time. 

The  Rudolph  Wurlitzer  Co. 

CINCINNATI  AND  CHICAGO 

T/wo  points  of  supply;  order  from  the  nearer 


W.J.  DYER  <fc  BRO. 

Saint  Paul,  Minn. 

VICTOR  &  EDISON 

Distributors 

(Jin,  k  Service  for  all  points  in  the  North- 
west.   Machines,  Records,  Supplies. 


The  PERRY  B.  WHITSIT  CO. 

Distributor*  of 

Victrolas  and  Victor  Records 

COLUMBUS,  OHIO 


GATELY-HAIRE  CO.,  Inc. 

If  it's  Victor,  we  have  it 
We  have  it  if  it'*  Victor 
ALBANY,  N.  Y. 


This  Refers  to 
You! 

pVERY  jobber  in  this 
country  should  be 
represented  in  this  de- 
partment. The  cost  is 
slight  and  the  advantage 
is  great.  Be  sure  to  have 
your  card  in  this  depart- 
ment of  The  Talking 
Machine  World  for  Feb- 
ruary. 


Where  Dealers  May  Secure 

COLUMBIA 


Product 


Ready,  Full  Stocks,  and  Prompt  Deliveries 
from  Convenient  Shipping  Centers 
all  over  the  United  States. 


Distributors 

Atlanta,  Oa„  Columbia  Oraphopbone  Co.,  63  N. 
Pryor  St. 

Ilaltimore,  Md.,  Columbia  Grapbopbone  Co.,  Ill 

West  German  St. 
Hoxton,   Columblu   Grapbopbone  Co.,  174  Tre- 

mont  St. 

UufTulo,  \.  Y.,  Columbia  Grapbopbone  Co.,  62*2 
Main  St. 

Chicago,  III.,  Columbia  Grapbopbone  Co.,  14  N. 

Michigan  Ave. 
Clnrlnnatl,  «>..  Columbia  Grapbopbone  Co.,  117- 

119  W.  Fourth  Ave. 
Cleveland,  <»..  Columbia  Grapbopbone  Co.,  1370 

Euclid  Ave. 

Dallax,  Tex.,  Columbia  Grapbophone  Co.,  1011 
Elm  St. 

Denver,  Colo.,  Columbia  Stores  Co.,  SOS-507  Six- 
teenth St. 

Detroit,  Mi.  h..  Columbia  Grapbopbone  Co.,  401 

Woodward  Ave. 
Indianapolis,  Ind.,  Columbia  Graphopbone  Co.. 

44  N.  Pennsylvania  St. 
Kantian  City,  Mo.,  Columbia  Grapbopbone  Co., 

1112  Grand  Ave. 
Los  Angeles.  Cat.,  Columbia  Grapbophone  Co., 

745  S.  Broadway. 
Louisville,  Ky.,  Columbia  Grapbophone  Co.,  403 

S.  Fourth  Ave. 
Milwaukee,  Wis.,  Albert  G.  Kunde,  615  Grand 

Ave. 

Minneapolis.  Minn.,  Columbia  Graphopbone  Co., 
412-414  Nicollet  Ave. 

New  Haven,  Conn.,  Columbia  Graphophone  Co., 
25  Church  St. 

New  Orleans,  La.,  Columbia  Graphophone  Co., 
517-525  Canal  St. 

New  York  City,  Columbia  Graphophone  Co.,  83 
Chambers  St. 

Omaha,  Neb.,  Schmoller  &  Mueller  Piano  Co. 

Philadelphia,  Pa.,  Pennsylvania  Talking  Ma- 
chine Co.,  210  N.  Broad  St.  . 

Pittsburgh,  Columbia  Grapbophone  Co.,  101 
Sixth  St. 

Portland,  Me.,  Columbia  Grapbophone  Co.,  43 

Exchange  St. 
Portland.  Ore.,  Columbia  Graphophone  Co.,  429- 

431  Washington  St. 
Rochester,  N.  Y„  The  Grafonola  Co.,  23  Clinton 

Ave..  South. 

Salt    Lake  City,  Utah,  Colombia  Stores  Co., 

Pooly  Block. 
Snn  Francisco.  Cal.,  Columbia  Graphopbone  Co., 

334  Sutter  St. 
Seattle.  Wash.,  Columbia  Graphophone  Co.,  1811 

First  Ave. 

Spokane,    Wash.,    Columbia   Graphophone  Co., 

SIS  Sprague  Ave. 
Sprinirneld,  Mass.,  Columbia  Graphopbone  Co.. 

2S9  Main  St. 
St.  Louis.  Mo.,  Columbia  Graphophone  Co.,  1008 

Olive  St. 

Tampa,  Fla.,  Tampa  Hardware  Co. 

Toledo,   O.,   Columbia   Graphophone   Co..  229 

Superior  St. 


DEALERS  WANTED — Exclusive  selling  rights 
given  where  we  are  not  actively  represented. 

Write  for  particulars  to  the  Columbia  Graphophone 
Co.,  Wholesale  Department,  Woolixorth  Building, 
New  York. 

Headquarters  for  Canada: 
Columbia  Graphopheno  Co.,  363-8-7  Sorauren  Ave. 
Toronto,  Ont. 


SERVICE  FIRST 


EXCLUSIVE  VICTOR  JOBBERS 
WHOLESALE  ONLY 

Standard  Talking  Machine  Co. 

PITTSBURGH,  PA. 


Victor  Exclusively 

EASTERN  TALKING  MACHINE  CO. 

177  Tremont  Street,  Boston 

VICTOR  DISTRIBUTORS 


Sherman  .Jpay  &  Co. 

San  Francisco,  Los  Angeles,  Portland,  Seattle.  Spokane 

PACIFIC  COAST  DISTRIBUTORS 
Victrolas  and  Victor  Records,  Steinway  Pianos,  Pianola 
Pianos,  Holton  Band  Instruments 


The  Chicago 
Edison  Jobber 

The  perfection  of  musical 
Instruments^  THE  EDISON 
diamond  disc  PHONOGRAPH 
—with  EDISON  double  disc 
records. 

THE  PERFECTION  OF 
SERVICE— Our  Service. 

The  Perfection  of  advertising 
for  the  dealer — Our  plan. 

The  PHONOGRAPH  CO. 

229  So.  Wabash  Ave.,  CHICAGO 

Southern  Victor  Dealers 

Largest  Stock  VICTROLAS  and  RECORDS. 
Prompt  Shipment  and  Low  Freight  Rates. 

WALTER  D.  MOSES  &  CO. 

Oldest  Music  House  in  Virginia  or  North  Carolina. 
RICHMOND,  VA. 


OLIVER 
DITSON 
COMPANY 

BOSTON 


Largest  VICTOR  Talking 
Machine  Distributors  East  of 
Chicago. 

Creators  of  "The  Fastest  Victor 
Senrke."  let  at  tell  jrou  more 
about  oor  service. 


Edison 

$30 


Instruments 

$50  $75 


Edison  Records 

50  and  75  cents 

FOR  YOUR  LOW  PRICED  TRADE 


T  IOW  are  you  meeting  the  needs  of  your  patrons  of  modest  means?  Are  you  justi- 
*  *  fied  in  selling  them  anything  lower  in  quality  when  you  can  furnish  genuine  Edison 
instruments  at  $30,  $50,  and  $75;  and  Edison  Blue  Amberol  Records  at  50  and  75  cents? 


The  New  Edison 
Diamond  Amberola 

"Stamped  With  the  Edison  Hallmark" 

has  conclusively  proven  in  actual  side  by  side  tone-comparisons  with 
"talking  machines"  costing  two  to  four  times  as  much,  that  it  is  un- 
approached  in  true  musical  quality,  and  fidelity  to  the  original,  by  any 
sound-reproducing  device  not  bearing  the  name  of  Edison. 

Can  you  afford  to  be  without  these  genuine  Edison  diamond-stylus 
instruments  and  Edison  long-wearing,  practically  indestructible  records  ? 
You  cannot,  if  you  want  to  give  your  low  priced  trade  the  utmost  value 
for  their  money. 

Lovers  of  any  class  of  music  will  look  no  further  than  the  dealer  who 
carries  both  the  New  Edison  Diamond  Amberola  and  the  New  Edison 

(Disc.) 

THOMAS  A.  EDISON,  Inc. 


279  LAKESIDE  AVENUE, 


ORANGE,  N.  J. 


JOBBERS  OF  THE  NEW  EDISON.  EDISON  RE-CREATIONS, 
THE  NEW  EDISON  DIAMOND  AMBEROLA  AND  BLUE  AMBEROL  RECORDS 


CALIFORNIA 
Los  Angeles — Diamond  Disc  Distribut- 
ing Co. 

San  Francisco — Pacific  Phonograph  Co. 

COLORADO 
Denver — Denver  Dry  Goods  Co. 

CONNECTICUT 
New  Haven — Pardee-Ellenberger  Co. 

GEORGIA 
Atlanta — Phonographs,  Inc. 

ILLINOIS 
Chicago — The  Phonograph  Co. 

James  I.  Lyons.    Amberola  only. 

INDIANA 
Indianapolis — Kipp  Phonograph  Co. 
IOWA 

Des  Moines — Harger  St  Blish. 
Sioux  City — Harger  &  Blish. 


LOUISIANA 
New  Orleans — Diamond  Music  Co.,  Inc. 

MASSACHUSETTS 
Boston — Pardee-Ellenberger  Co. 

MICHIGAN 
Detroit— Phonograph  Co.,  of  Detroit. 

MINNESOTA 
Minneapolis — Laurence  H.  Lucker. 
St.  Paul— W.  J.  Dyer  &  Bro.  Amberola 
only. 

MISSOURI 
Kansas  City — The   Phonograph   Co.  of 

Kansas  City. 
St.  Louis — Silverstone  Music  Co. 

MONTANA 
Helena — Montana  Phonograph  Co. 

NEBRASKA 
Omaha — Shultz  Bros. 


NEW  YORK 
Albany — American  Phonograph  Co. 
New  York — The  Phonograph  Corp.  of 

Manhattan. 
Syracuse — Frank  E.  Bolway  &  Son,  Inc. 
W.  D.  Andrews  Co.  Amberola  only. 
OHIO 

Cincinnati — The  Phonograph  Co. 
Cleveland — The  Phonograph  Co. 

OREGON 
Portland — Pacific  Phonograph  Co. 

PENNSYLVANIA 
Philadelphia — Girard  Phonograph  Co. 
Pittsburgh — Buehn  Phonograph  Co. 
Williamsport — W.  A.  Myers. 

RHODE  ISLAND 
Providence — J.  A.  Foster  Co.  Amberola 
only. 

TEXAS 

Dallas  —  Texas-Oklahoma  Phonograph 

Co. 

El  Paso — EI  Paso  Phonograph  Co.,  Inc. 


UTAH 

Ogden — Proudfit  Sporting  Goods  Co. 

VIRGINIA 
Richmond— C.  B.  Haynes  &  Co. 

WASHINGTON 
Seattle— Pacific  Phonograph  Co.,  N.W. 
Spokane — Pacific  Phonograph  Co. 

WISCONSIN 
Milwaukee — The    Phonograph    Co.  of 
Milwaukee. 

CANADA 

Montreal — R.  S.  Williams  &  Sons  Co.. 
Ltd. 

St.  John— W.  H.  Thome  &  Co.,  Ltd. 
Toronto — R.  S.  Williams  &  Sons  Co., 
Ltd. 

Vancouver — Kent  Piano  Co.,  Ltd. 
Winnipeg — R.  S.  Williams  &  Sons  Co., 

Ltd. 

Calgary— R.   S.   Williams  &  Sons  Co., 
Ltd. 
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The  best-known  trade  mark  in  the  world 

"The  Victor  talking  machine's  design,  'His  Master's  Voice/ 
has  become  a  household  word,  and  the  quaint  little  fox  terrier  at 
attention  before  the  horn  is  familiar  to  more  Americans  than  any 
of  the  world's  great  masterpieces"—  Collier's  Weekly. 


Entered  as  second-class  matter  May  2,  1905,  at  the  post  office  at  New  Vork,  N.  Y.,  under  the  act  of  Congress  of  March  2,  1879. 


THE    TALKING    MACHINE  WORLD 


THE  HIGHEST  CLASS  TALKING  MACHINE  IN  THE  WORLD 

THE  INSTRUMENT  OF  QUALITY 


CLEAR  AS  A  BELL 

Quality  vs.  Terms 

The  Sonora  phonograph  has  never  been  featured  other  than  for  its  quality 

MANY  dealers  mistakenly  believe  that  that 
growing  evil — the  "easy-payment-plan"  is 
a  necessity — that  it  is  the  main  feature  and  the 
only  sales  method  by  which  phonographs  are 
sold.    This  may  be  so  with  some  phonographs. 


Whatever  may  be  the  case  regarding 
other  phonographs,  Sonora  has  never 
been  sold  with  installment  payments  as 
the  leading  inducement. 

Sonora  sells  on  merit  alone.  Terms 
are  secondary.  To  buy  quality,  the 
public  now  realizes  is  more  important 
than  buying  terms. 


Every  dealer  has  realized  the  danger 
to  himself  of  tying  up  large  sums  in  a 
long-time  payment  system.  Sonora  dealers 
happy  because  the  Sonora  is  the 


are 


phonograph  that  demands  cash.  And  its 
sales  are  increasing  by  great  leaps. 

Investigate  this  superb  instrument. 
Your  territory  may  be  open.  Write  us 
today ! 


Ten  unequalled  models 

$45    $60    $75    $100    $150    $175  $190 


SONORA  PHONOGRAPH 
CORPORATION 

GEORGE  E.  BRIGHTSON,  President 

Executive  Offices — 57  Reade  Street,  New  York  City 
Chicago — 320  S.  Wabash  Ave.     San  Francisco — 109  Stockton  St. 
Boston— 165  Tremont  St.  Philadelphia— 1311  Walnut  St. 

Toronto — Ryrie  Building 

Sonora  is  licensed  and  operated  under  BASIC  PATENTS  of 
the  phonograph  industry 


$225    $350  $1000 
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Price  Twenty  Cents 


SERVICE  WITHOUT  A  PROFIT  BUT  FOR  FUTURE  PROFIT 

Incidents  Which  Prove  That  the  Value  of  Service  Rendered  to  the  Public  by  the  Talking  Machine 
Dealer  Is  to  Be  Measured  by  Future  Rather  Than  Immediate  Results 


Service  by  the  talking  machine  dealer  is  re- 
garded as  the  ultimate  source  of  income  and 
profit.  By  doing  certain  things  for  a  customer 
in  the  way  of  service,  by  adjusting  his  machine, 
by  going  out  of  the  way  to  get  records  not  often 
called  for  and  making  deliveries  under  condi- 
tions that  do  not  always  prove  satisfactory,  the 
dealer  expects  to  win  the  good  will  of  the  cus- 
tomer and  through  such  good  will,  to  make 
profitable  sales  in  the  future.  By  catering  to 
a  customer  he  finds  that  the  customer  will  re- 
main with  him  and  become  a  factor  in  his  reg- 
ular clientele. 

So  much  for  the  service  to  a  customer  who 
buys  a  machine  and  records  from  the  dealer 
who  renders  the  service.  There  are  times, 
however,  when  the  dealer  is  called  upon  to 
give  service  to  some  one  who  has  purchased 
his  machine  and  records  from  a  competitor  who 
is  probably  located  at  a  distance.  A  case  in 
point  is  that  of  a  man  who  went  into  a  talk- 
ing machine  dealer's  store  in  a  nearby  city  and 
«|isked  that  some  quick  repairs  be  made  on  a 
'machine  of  the  same  make  as  that  handled  by 
the  dealer,  which  was  purchased  from  a  com- 
petitor in  a  nearby  town.  The  man  was  willing 
to  pay  for  the  repair  work  and  wanted  it  quick 
because  he  desired  to  use  the  machine  to  enter- 
tain a  house  party. 

The  dealer  realized  that  to  have  the  repairs 
made  promptly  would  cause  him  some  trouble 
which  perhaps  was  not  commensurate  with  the 
profit  he  would  realize  on  the  repair  work.  He, 
therefore,  quickly  informed  the  man  that  he 
repaired  only  machines  purchased  directly  from 
him  and  referred  the  customer  to  the  dealer 
from  whom  he  had  bought  his  machine.  The 
man  was  disappointed  and  left,  whether  to  take 
the  machine  to  the  other  dealer  or  not,  is  not 
learned. 

Any  one  with  good  business  sense  can  see  in 
the  dealer's  action  an  opportunity  deliberately 
thrown  away.  By  giving  service  to  this  casual 
visitor  the  dealer  would  probably  have  de- 
veloped a  friend,  and  having  developed  a  friend 
nothing  would  be  more  natural  than  that  the 
friend  would  be  willing  to  spend  some  record 
money  in  the  store  of  the  dealer  who  had  treated 
him  so  courteously.  Now  the  man  will  prob- 
ably avoid  that  store  as  he  would  a  hospital 
for  contagious  diseases. 

A  case  directly  opposite  is  that  of  a  man  in 
the  upper  section  of  New  York  who  purchased 
a  machine  from  a  downtown  house  and  invited 
some  friends  to  hear  it  and  discovered  that  the 
reproducer  was  far  from  being  satisfactory.  In 
fact,  it  had  something  radically  wrong  with  it. 
At  the  particular  time  in  the  evening  that  the 
discovery  was  made  the  guests  were  on  the 
point  of  assembling,  and  the  store  from  which 
the  machine  had  been  purchased  was  closed. 
In  desperation  the  man  went  to  a  talking  ma- 
chine dealer  only  a  few  blocks  from  his  own 
residence  and  explained  his  predicament.  The 
talking  machine  dealer  did  not  throw  the  man 
out  of  the  store — didn't  even  give  him  a  black 
look.  He  simply  examined  the  reproducer  and 
discovered  that  it  was  considerably  out  of  ad- 
justment, probably  through  some  rough  handling 
in  delivery,  and  explained  the  trouble  to  the 
visitor.  He  thereupon  recorded  the  man's  name 
and  address,  took  the  broken  reproducer  as  se- 
curity and  then  loaned  the  man  one  of  his  own 
reproducers  in  perfect  condition  for  use  during 
the  evening.  It  was  a  piece  of  service  that 
was  rendered  really  at  a  loss,  the  dealer's  time 
being  considered. 

The  following  day  the  man  returned  the  re- 
producer to  the  dealer  and  took  his  damaged 
one  back  to  the  house  from  which  he  had  pur- 
chased the  machine,  to  be  repaired.     He  was 


most  profuse  in  his  thanks,  but  the  dealer  sim- 
ply cut  him  off  by  stating  that  that  was  the  sort 
of  service  that  belonged  to  the  machine  he  had 
purchased.  Then  in  the  course  of  conversa-. 
tion,  the  dealer  asked  why  he  had  left  his  own 
neighborhood  to  make  the  purchase.  "Well, 
the  downtown  store  was  so  much  larger,  and 
so  much  better  known  that  I  thought  I  might 
be  able  to  make  a  little  better  deal,"  said  the 
visitor.  The  dealer  thereupon  showed  him  the 
same  style  of  machine  that  he  had  purchased 
and  naturally  quoted  the  same  price.  "I  never 
realized  that  before,"  said  the  man.  "How  about 
records?"  said  the  dealer.  "Well,  I'm  going 
to  buy  some  more  pretty  soon,"  said  the  visitor. 
"Look  at  my  stock,"  said  the  dealer,  and  lead 
him  through  a  fairly  long  gallery  with  a  prac- 
tically complete  record  stock.  "Moreover," 
said  the  dealer,  "if  I  haven't  got  the  record 
you  want,  I  can  get  it  for  you  within  twenty- 
four  hours,  or  have  it  the  same  day  if  I  am 
advised  early  enough."     "I  am  glad  to  hear 


that,"  said  the  visitor.  "I'll  buy  records  here, 
it's  nearer  home." 

Now  the  dealer  has  a  regular  customer,  won 
through  a  little  bit  of  service  that  cost  him  some 
time  without  any  practical  financial  return.  The 
funny  part  of  it  is  that  both  incidents  actually 
occurred.  It  all  goes  to  prove  that  service  in 
the  talking  machine  field  does  not  simply  mean 
carrying  a  line  of  talking  machines  and  records 
and  handing  them  over  upon  request  and  at 
the  price.  It  means  studying  every  visitor  in 
the  store  whether  he  wants  to  buy  or  just  wants 
some  information.  It  is  the  regular  customers 
developed  from  casual  visitors  with  practically 
no  soliciting  expense  that  makes  for  the  biggest 
profits. 

Every  man  who  enters  a  talking  machine 
store  if  only  to  receive  directions  regarding 
how  to  reach  a  certain  street,  is  a  prospective 
customer  if  the  dealer  wants  to  make  him  so. 
This  doesn't  necessarily  mean  that  a  dealer  will 
sell  machines  and  records  to  everybody  that 
comes  into  his  store,  but  the  proportion  of  sales 
that  materialize  through  that  medium  will  prove 
far  larger  than  those  that  develop  through  the 
usual  prospect  list  or  a  house-to-house  canvass. 


DATES  OF  THE  JOBBERS'  CONVENTION 


National  Association  of  Talking  Machine  Job- 
bers to  Hold  Meetings  at  Hotel  Traymore, 
Atlantic  City,  on  July  9,  10  and  11 — Working 
on  Plans  for  a  Record-Breaking  Gathering 


With  a  wintry  wind  blowing  fiercely  around 
the  corners  of  the  street  and  right  through  one's 
anatomy:  with  the  snow  sifting  down  inside 
one's  collar  and  the  slush  rising  and  falling 
about  the  ankles,  to  mention  the  annual  con- 
vention of  the  National  Association  of  Talking 
Machine  Jobbers  at  Atlantic  City  in  July  serves 
as  a  tonic  to  warm  the  cockles  of  the  heart. 
What,  ho!  for  the  summer  breezes,  the  roar  of 
the  surf  the  expanse  of  Boardwalk,  the  rolling 
chairs,  the  big  nights  at  the  Martinique,  and  all 
the  things  that  go  to  make  the  Jobbers'  con- 
vention successful! 

Having  gone  so  far  it  might  be  well  to  state 


that  the  arrangement  committee  of  the  Na- 
tional Talking  Machine  Jobbers'  Association 
announces  that  the  dates  for  the  1917  conven- 
tion are  July  9,  10  and  11,  and  the  headquarters 
will  be  at  the  Hotel  Traymore,  where  the  job- 
bers were  so  royally  entertained  last  year. 
While  no  definite  plans  have  been  made  for  the 
entertainment  of  the  delegates,  the  committee 
states  that  the  convention  will,  of  course,  be  big- 
ger and  better  than  ever. 


PHILIP  SIMON  WITH  HAHNE  &  CO. 

Newark,  N.  J.,  February  6.— Philip  Simon,  who 
was  a  salesman  with  Landay  Bros.,  New  York, 
for  a  number  of  years,  and  who  has  for  some- 
time past,  been  assistant  manager  of  the  Vic- 
trola  section  of  James  McCreery  &  Co.,  has  been 
appointed  manager  of  the  talking  machine  de- 
partment of  Hahne  &  Co.,  Newark,  N.  J.,  where 
Victrolas  are  handled  exclusively. 


A  TWENTIETH  CENTURY  DEFINITION  OF  SALESMANSHIP 

An  Analysis  of  the  Importance  of  Salesmanship  by  Willis  P.  Wood  Will  Be  Found  Interesting  to 
Talking  Machine  Men  Who  Are  Giving  Attention  to  the  Matter  of  Sales 

Willis  P.  Wood,  a  prominent  sales  manager, 
and  an  authority  on  the  art  of  selling,  recently 
gave  utterance  to  some  terse  definitions  of  the 
value  and  meaning  of  real  salesmanship  that 
can  well  be  pondered  over  by  every  talking  ma- 
chine salesman.  Mr.  Wood  defined  real  sales- 
manship as  follows: 

Salesmanship  is  the  primary  principle  of 
progress;  it  is  the  artery  of  commerce;  it  is 
the  power  that  directs  the  exchange  of  com- 
modities for  mutual  benefit,  and  is,  therefore, 
the  most  valuable  and  reliable  resource  man 
can  possess. 

Salesmanship  is  based  on  knowledge  and  con- 
fidence— knowledge  of  your  business — knowl- 
edge of  /our  goods  and  knowledge  of  human 
nature;  confidence  in  your  business — confidence 
in  your  goods — confidence  in  your  house  and 
confidence  in  yourself. 

These  possessions  will  stimulate  energy,  ani- 
mate action,  inspire  courage,  develop  determina- 
tion and  fortify  you  against  failure. 

There  is  always  a  demand  for  men  who  can 
assert  themselves;  men  who  can  do,  no  matter 
what  stands  in  the  way;  men  who  can  turn  fault 
into  favor  and  convert  doubt  into  dollars. 

Success  in  salesmanship  demands  a  clear 
head,  a  steady  hand  and  a  strong  heart.  You 
can't  burn  midnight  oil  without  consuming  day- 
light energy;  you  can't  booze  all  night  without 
a  desire  to  snooze  all  day;  you  can't  make  un- 
necessary overdrafts  on  your  physical  reserve 


fund  and  expect  your  demands  to  be  honored 
indefinitely.  Besides,  the  compound  interest 
with  which  such  drafts  must  ultimately  be  paid, 
will  surely  result  in  mental,  physical,  and  finan- 
cial bankruptcy. 

You  cannot  build  without  a  foundation,  nor 
is  the  strongest  foundation  of  any  value,  except 
to  build  upon,  for  unless  it  is  covered  and  pro- 
tected by  a  superstructure,  it  will  soon  disinte- 
grate and  fall  into  decay  and  ruin. 

The  foundation  should  be  self-respect — the 
cornerstone  honesty — the  side-walls  ambition 
and  energy — the  braces  and  girders  courage, 
confidence  and  common  sense — the  roof  knowl- 
edge and  skill — a  veranda  of  resolution,  decision 
and  determination — the  interior  finish  and  dec- 
orations should  be  truth,  justice  and  honor. 
Above  the  door  should  be  inscribed  the  motto: 
"I  Will."  After  the  structure  is  finished,  clean 
up  the  surroundings,  remove  the  refuse  of  Anti- 
quated Ideas — destroy  the  debris  of  doubt  and 
burn  up  the  rubbish  of  bad  habits — grade  and 
level  a  beautiful  terrace  and  cover  it  with  the 
velvet  sod — courtesy  and  civility. 

The  building  of  such  a  character  will  be  a 
beacon  light  to  success  and  a  danger  signal  to 
opposition,  a  tower  of  beauty,  strength  and  se- 
curity that  will  be  a  delight  and  pleasure  in  sun- 
shine and  prosperity;  that  will  stand  the  storm 
of  envy  and  the  cyclones  of  adversity,  and  will 
have  an  irresistible  influence  on  the  woman  on 
the  American  dollaj, 
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EXPENSIVE  MACHINES  FIND  PERMANENT  PLACE  IN  HOMES 


Experiment  in  Connection  With  Sales  During  H 
Substituting  More  Expensive  Machines  for 


olidays  in  St.  Louis  Which  Reveals  Wisdom  of 
Cheaper  Models  Purchased  But  Not  in  Stock 


St.  Louis.,  Mo.,  February  8. — The  question  of 
salesmanship  iri  connection  with  substituting  the 
more  expensive  machines  than  those  selected 
by  customers  at  Christmas  time  (when  machines 
are  scarce  the  model  selected  cannot  be  sup- 
plied) has  been  answered  to  the  satisfaction  of 
at  least  two  sales  managers  in  St.  Louis.  It  is 
probable  that  the  same  story  would  be  told  in 
every  house  on  The  Row,  but  the  question  was 
taken  up  only  with  these  two. 

"I  just  this  minute  hung  up  the  telephone, 
after  making  an  engagement  to  see  a  woman 
to-night  to"  whom  we  delivered  a  $200  model  in 
the  place  of  a  $100  before  Christmas,"  said  Ben 
Phillips,  of  the  Columbia  warerooms.  "I  am 
going  to  sell  her  that  $200  model  to-night.  The 
sale  is  as  good  as  made,  if  I  am  any  judge. 
It  was  this  way:  I  called  Mrs.  C.  and  said: 
'We  have  received  a  model  of.  the  talking  ma- 
chine you  selected  before  Christmas,  will  it  be 
all  right  for  me  to  send  it  out  in  the  morn- 
ing?' She  replied,  'Really,  Mr.  Phillips,  since 
we  have  had  this  machine  in  the  house  we  are 
not  at  all  sure  that  we  want  the  other.  We 
have  become  very  much  attached  to  this  one.' 
That  was  exactly  what  I  wanted.  I  replied,  'If 
it  will  be  all  right  I  will  come  out  this  eve- 
ning, and  perhaps  we  can  arrange  to  let  you 
keep  that  one.'  I  am  going,  and  I  regard  the 
sale  as  made.    (It  was.) 

"This  is  the  experience  we  have  been  having 
with  almost  every  case  where  we  sent  more  ex- 
pensive machines  than  were  selected.  I  would  say 
that  in  at  least  seven  cases  out  of  ten  the 
larger  machine  has  stuck,  and  in  some  of  the 
cases  where  it  has  failed  it  has  been  because 
they  wanted  a  special  finish,  say  of  mission  or 
like  that  and  we  had  to  send  a  mahogany  case 
in  the  larger  model. 

"In  very  few  cases  have  the  people  tried  to 
keep  the  smaller  machines  than  were  ordered. 
In  a  few  cases  they  have.  But  sometimes  we 
are  able  to  arrange  for  these  persons  to  come 
into  the  salesrooms  by  telling  them  that  we  have 
a  supply  of  the  size  of  machines  they  selected, 
and  that  we  would  like  to  have  them  come  in 
and  see  if  there  is  any  choice.  By  this  time, 
most  of  these  people  become  so  attached  to  a 
talking  machine,  which  they  regarded  as  an  ex- 
periment, that  they  select  a  higher-priced  model 
than  was  the  original  intent.  We  have  ceased 
to  regard  a  sale  as  closed  until  delivery  is  ac- 
cepted of  the  very  model  selected  and  duly  ap- 
proved. Only  for  reasons  of  credit  have  we 
permitted  lower-priced  machines  to  stay.  As 
long  as  a  substitute  machine  is  in  place,  there 


is  a  chance  to  make  an  attempt  for  the  sale  of 
a  costlier  model." 

Manager  Robinson,  of  the  Thiebes  Piano  Co. 
talking  machine  department,  put  it  even  stronger. 
He  said  nine  out  of  ten  of  the  Higher-priced 
machines  remained  in  the  home.  This  is  his 
version : 

"We  were  compelled  to  substitute  for  a  very 
large  number  of  machines  this  year,  and  we  are 
just  now  closing  this  deal  (this  was  late  in  Jan- 
uary. Victor,  Columbia  and  Edison  disc  lines 
are  sold).  Every  day  we  have  occasion  to  call 
up  some  of  the  folk  to  whom  we  delivered  ma- 
chines to  hold  the  sale,  and  almost  without  ex- 
ception they  want  to  keep  the  machine  in  their 
homes,  rather  than  take  a  smaller  one.  Of 
course,  we  are  right  on  the  job  then.  Even 


those  persons  who  wanted  golden  oak  of  a  $200 
model,  say,  and  to  whom  we  sent  a  $250  ma- 
hogany, they  will  ask  if  we  cannot  supply  the 
larger  model  in  the  finish  that  they  ordered. 
We  never  refuse  to  try  to  do  that. 

"The  matter  of  delivering  smaller  models  has 
not  proven  a  troublesome  one  with  us.  In  very 
few  cases  has  it  even  been  intimated  that  these 
were,  'good  enough.'  We  have  not  left  any  of 
the  smaller  models  on  these  sales.  Of  course, 
we  do  not  deliver  the  next  size  smaller.  If 
we  are  compelled  to  send  a  smaller  machine, 
we  make  it  so  much  smaller  that  there  is  no 
comparison.  Our  trade  is  the  sort  that  can  go 
the  limit  if  it  desires,  and  we  have  no  mercy  in 
raising  the  limit,  for  we  know  they  can  afford 
these  machines,  and  that  really  they  want  the 
better  ones  to  fit  nicely  into  their  homes." 

Some  of  the  local  dealers  predict  that  it  will 
be  well  to  the  end  of  February  before  they  get 
all  of  their  substitute  deals  cleared  up. 


IMPORTANT  OBJECT  OF  NEW  CLUB 


Home  Music  Club,  Organized  in  New  York 
Under  the  Auspices  of  the  Evening  Mail,  Plans 
to  Teach  Talking  Machine  Owners  How  to 
Get  More  Enjoyment  Out  of  Machines 


A  new  club  in  New  York  that  should  make  a 
special  appeal  to  talking  machine  men  generally 
is  the  Home  Music  Club,  organized  on  January 
19  under  the  auspices  of  the  New  York  Evening 
Mail.  One  of  the  chief  purposes  of  the  new 
club,  as  announced,  is. to  teach  owners  of  talk- 
ing machines  and  player-pianos  how  to  secure 
more  musical  enjoyment  from  their  instruments. 

At  the  first  meeting  of  the  club,  in  addition 
to  the  appearance  of  a  capable  artist  and  a  short 
talk  on  music  generally  by  Henry  H.  Hart, 
editor  of  the  Home  Music  Page  in  the  Evening 
Mail,  a  number  of  selections  were  played  on  the 
Columbia  Grafonola.  It  is  also  planned  to  use 
other  makes  of  records  and  machines  at  future 
meetings  of  the  club. 


ness.  There  has  been  provided  for  Victrola 
customers  two  sound-proof  demonstrating 
rooms,  and  a  full  line  of  the  various  types  of 
machines  is  carried  in  the  main  showroom. 

Mr.  Samuels  believes  in  plenty  of  publicity  and 
has  given  a  number  of  Victrola  recitals  in  his 
store.  For  the  recitals  the  stock  of  machines  is 
moved  out  of  the  main  store  and  collapsible 
seats  installed.    A  capacity  audience  is  the  rule. 


CHANGES  IN  RECORD  SUPPLEMENT 

Portrait  of  Prominent  Artist  to  Appear  Each 
Month  on  Victor  Record  Supplements — Some 
Other  Interesting  and  Important  Changes 


ENLARGE  STORE  IN  SAYRE,  PA. 

Ike  Samuels  Now  Has  Most  Attractive  Quarters 
in  That  City  for  the  Sale  of  Talking  Machines 
— A  Firm  Believer  in  Publicity 


Sayke,  Pa.,  February  4. — One  of  the  attractive 
big  piano  stores  in  this  section  of  the  State  is 
that  of  Ike  Samuels  of  this  city,  whose  estab- 
lishment at  113  West  Lockhart  street  was  con- 
siderably enlarged  recently  through  the  erection 
of  an  addition  twenty-five  by  thirty  feet  in  size. 
The  original  store  is  now  devoted  to  the  sale  of 
jewelry  exclusively  and  the  addition  has  been 
given  over  to  the  growing  talking  machine  busi- 


The  Victor  Record  supplement  for  February 
is  particularly  notable  for  the  important  and  ex- 
cellent changes  that  have  been  made  in  its  gen- 
eral arrangement — changes  that  make  for  the 
improvement  of  the  supplement  and,  therefore, 
calculated  to  arouse  more  interest  in  those  who 
receive  it.  The  most  interesting  feature  is  the 
placing  of  the  reproduction  of  a  prominent  Vic- 
tor artist  on  the  front  cover,  sent  in  an  elabo- 
rately designed  border  of  Elizabethan  design, 
with  the  Victor  trade  mark  occupying  a  promi- 
nent position  immediately  beneath  the  border. 
In  the  February  supplement  Geraldine  Farrar 
is  pictured  on  the  cover,  and  portraits  of  other 
artists  will  appear  in  subsequent  issues. 

In  rearranging  the  front  cover  of  the  supple- 
ment the  space  for  the  dealer's  imprint  has  been 
moved  to  the  back  cover  immediately  under  the 
list  of  the  "ten  Victor  records  which  should  be 
in  every  home."  The  general  typographical  ar- 
rangement of  the  supplement  remains,  practically 
the  same  as  before. 


Depend  On 


The  EASTERN 
TALKING 
MACHINE 
OMPAN Y 


177  TREMONT  ST. 


BOSTON 


EASTERN 
VICTOR 
SERVICE 


If  you  depend  on  us,  you  can 
rest  assured  not  only  that  your 
records  will  arrive  on  time  and 
exactly  as  ordered,  but  that  our 
sales  promotion  plans  will  enable 
you  to  double  or  triple  your 
present  record  business. 
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Victrola  VI,  $25 

Oak 


Victrola  XI,  $100 

Mahogany  or  oak 


Victrola  IX,  $50 

Mahogany  or  oak 


Victrola  XVI,  $200 

Victrola  XVI,  electric,  $250 

Mahogany  or  oak 


Victor  supremacy 
is  self-evident 

It  is  the  supremacy  of  achievement — of  great  things 
actually  accomplished. 

And  it  brings  success  to  Victor  dealers  everywhere! 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.  S.  A. 

Berliner  Gramophone  Co.,  Montreal,  Canadian  Distributors. 

Important  Notice.    All  Victor  Talking  Machines  are  patented  and  are  only  licensed,  and  with  right  of  use  with  Victor 
Records  only.    All  Victor  Records  are  patented  and  ate  only  licensed,  and  with  right  of  use  on  Victor  Talking  Machines  only. 
Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special  processes  of 
manufacture;  and  their  use,  except  with  each  other,  is  not  only  unauthorized,  but  damaging  and  unsatisfactory. 


Albany,  N.  Y  Gately-Haire  Co.,  Inc. 

Atlanta,  Ga  Elyea-Austell  Co. 

Phillips  &  Crew  Co. 

Austin,   Tex  The  Talking  Machine  Co.,  of 

Texas. 

Baltimore,  Md  Cohen  &  Hughes 

£.  F.  Droop  &  Sons  Co. 
H.  R.  Eisenbrandt  Sons,  Inc. 

Bangor,  Me  Andrews  Music  House  Co. 

Birmingham,  Ala.. .  Talking  Machine  Co. 

Boston,   Mass  Oliver  Ditson  Co. 

The  Eastern  Talking  Machine 
Co. 

The  M.  Steinert  &  Sons  Co. 
Brooklyn,  N.  Y  American  Talking  Mch.  Co. 

G.  T.  Williams. 
Buffalo,  N.  Y.. .....  W.  D.  Andrews. 

Neal,  Clark  &  Neal  Co. 

Burlington,  Vt  American  Phonograph  Co. 

Butte,  Mont  Orton  Bros. 

Chicago,   III  Lyon  &  Healy. 

Chicago  Talking  Machine  Co. 

The  Rudolph  Wurlitzer  Co. 

Cincinnati,  O  The  Rudolph  Wurlitzer  Co. 

Cleveland,  O  The  W.  H.  Buescher  &  Sons  Co. 

The  Collister  &  Sayle  Co. 

The  Eclipse  Musical  Co. 

Columbus,  O  The  Perry  B.  Whitsit  Co. 

Dallas,  Tex  Sanger  Bros. 

Denver,  Colo  The  Hext  Music  Co. 

The  Knight-Campbell  Music  Co. 


=  Victor  Distributors  = 

Des  Moines,  la  Mickel  Bros.  Co. 

Detroit,  Mich  Grinnell  Bros. 

Elinira,  N.  Y  Elmira  Arms  Co. 

El  Paso,  Tex  W.  G.  Walz  Co. 

Ualveston,    Tex  Thos.  Goggan  &  Bro. 

Honolulu,  T.  H  Bergstrom  Music  Co.,  Ltd. 

Indianapolis,  Ind.. .  Stewart  Talking  Machine  Co. 
Jacksonville,  Fla.. .  Florida  Talking  Machine  Co. 
Kansas  City,  Mo.... J.  W.  Jenkins  Sons  Music  Co. 

Schmelzer  Arms  Co. 

Lincoln,  Nebr  Ross  P.  Curtice  Co. 

Little  Bock,  Ark  O.  K.  Houck  Piano  Co. 

Los  Angeles,  Cal.. .  Sherman,  Clay  &  Co. 

Memphis,  Tenn  O.  K.  Houck  Piano  Co. 

Milwaukee,  Wis  Badger  Talking  Machine  Co. 

Minneapolis,  Minn..  Beckwith,  O'Neill  Co. 

Mobile,  Ala  Wm.  H.  Reynalds. 

Montreal,   Can  Berliner  Gramophone  Co.,  Ltd. 

Nashville,    Tenn  O.  K.  Houck  Piano  Co. 

Newark,  N.  J  Price  Talking  Machine  Co. 

New  Haven,  Conn... Henry  Horton. 

New  Orleans,  La....  Philip  Werlein,  Ltd. 

New  York,  N.  Y  Blackman  Talking  Mach.  Co. 

Emanuel  Blout. 

C.  Bruno  &  Son,  Inc. 

I.  Davega,  Jr.,  Inc. 

S.  B.  Davega  Co. 

Charles  H.  Ditson  &  Co. 

Landay  Bros.,  Inc. 

New  York  Talking  Mach.  Co. 

Ormes,  Inc. 

Silas  E.  Peariall  Co. 


Omaha,   Nebr  A.  Hospe  Co. 

Nebraska  Cycle  Co. 

Peoria,  III  Putnam- Page  Co.,  Inc. 

Philadelphia,  Pa  Louis  Buehn  Co.,  Inc. 

C.  J.  Heppe. 

Penn  Phonograph  Co.,  Inc. 

The  Talking  Machine  Co. 

H.  A.  Weymann  &  Son.  Inc. 
Pittsburgh,  Pa  W.  F.  Frederick  Piano  Co. 

C.  C.  Mellor  Co.,  Ltd. 

Standard  Talking  Machine  Co. 

Portland,    Me  Cressey  &  Allen,  Inc. 

Portland,  Ore  Sherman,  Clay  &  Co. 

Providenoe,  R,  I  J.  Samuels  &  Bro.,  Inc. 

Richmond,   Va  The  Corley  Co.,  Inc. 

W.  D.  Moses  &  Co. 
Rochester,  N.  Y  E.  J.  Chapman. 

The  Talking  Machine  Co. 
Salt  Lake  City,  V. .  Consolidated  Music  Co. 

The  John  Elliott  Clark  Co. 
San  Antonio,  Tex..  Thos.  Goggan  &  Bros. 
San  Francisco,  Cal.  Sherman,  Clay  &  Co. 

Seattle,  Wash  Sherman,  Clay  &  Co. 

Sioux  Falls,  S.  D... Talking  Machine  Exchange. 

Spokane,  Wash  Sherman,  Clay  &  Co. 

St.  Lonis,  Mo  Koerber-Brenner  Music  Co. 

St.  Panl,  Minn  W.  J.  Dyer  &  Bro. 

Syracuse,  N.  Y  W.  D.  Andrews  Co. 

Toledo,   O  The  Whitney  &  Currier. 

Washington,  D.  C. Cohen  &  Hughes. 

■'     E.  F.  Droop  &  Sons  Co. 

Robt  C.  Rogers  Co. 
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THE  PULLING  TEST— THE  STRENGTH  IS  THERE 

THE  STRONGEST  ALBUM  MADE  at  anywhere  near  its  low  price 


Strength  at  the  Stress  and  Strain  Point.    Practically  Unbreakable  for  Regular  Usage. 


THE  WELL-KNOWN  "NATIONAL"  RECORD  ALBUMS  ARE  ALWAYS  THE  LEADERS 


THE  ONLY  CONVENIENT  AND  SAFE  WAY  TO  PROTECT  DISC  RECORDS 

These  Albums  will  pay  for  themselves  in  a  short  time  by  preserving  Records.     When  full  the  Albums  are  flat 
and  even  like  books.    They  will  fit  in  a  library  cabinet  or  book  case,  or  they  will  lie  flat  on  one  another. 

We  manufacture  disc  Record  Albums  containing  12  pockets  to  fit  the  Victrola  cabinets  Nos.  X  and  XI.  We  also  make  Albums 
containing  17  pockets.    With  the  indexes  they  are  a  complete  system  for  filing  all  disc  Records. 

For  durability,  finish  and  artistic  design,  our  Albums  have  no  equal.  They  are  made  in  the  most  substantial  manner  by  skilled 
workmen.   We  sell  our  superb  Albums  at  big  discounts  to  meet  competition.   Shall  we  quote  prices  ? 

THESE  ALBUMS  ARE  THE  BEST  FOR  VICTOR,  COLUMBIA  AND  ALL  OTHER  DISC  RECORDS 
NATIONAL  PUBLISHING  CO.,  239  s.  American  st..  PHILADELPHIA,  PA. 


FINE  PROSPECTSON  PACIFIC  COAST 

Henry  Gennett,  President  of  Starr  Piano  Co., 
Finds  Great  Opportunities  for  Development 
of  Phonograph  Business  in  That  Section 

Los  Angeles,  Cal.,  February  2. — Henry  Gen- 
nett, president  of  the  Starr  Piano  Co.,  who  has 
been  spending  a  week  in  this  city  reports  excel- 
lent prospects  for  his  company's  business  dur- 
ing the  spring.  While  spending  much  of  his 
time  at  the  Pacific  division  headquarters  of  the 
Starr  Piano  Co.  here,  Mr.  Gennett  is  also  travel- 
ing quite  a  good  deal  up  and  down  the  Coast  and 
keeps  in  close  touch  with  conditions. 

The  Starr  products  have  attained  unusual 
popularity  in  the  Far  West  through  the  awards 
received  at  the  Panama-California  National  Ex- 
position which  closed  last  month  after  having 
run  for  two  years.  The  Starr  was  the  official 
piano  during  the  display  and  a  special  exhibit 
was  made  of  pianos,  player-pianos,  phonographs 
and  records. 

The  Starr  phonograph,  which  during  the  first 
year  of  the  exposition  was  a  comparatively  new 
product,  received  then  the  Grand  Prize  and  Gold 
Medal  for  quality  and  again  this  year,  the  high- 
est awards.  Although  last  year  was  the  biggest 
ever  enjoyed  by  the  company  in  the  West,  the 
present  is  expected  to  be  even  greater  and  the 
Pacific  division  anticipates  being  kept  busy. 


U.  S.  SUPREME  COURT  TAKES  RECESS 

Members  Will  Spend  Month  From  February  5 
to  March  5  in  Preparing  Opinions — Decision 
in  the  Victor-Macy  Case  Expected 

Washington,  D.  C,  February  6. — Those  who 
have  been  watching  with  great  interest  the  de- 
cision of  the  Supreme  Court  in  the  Victor-Macy 
case  now  before  it,  must  wait  at  least  a  month 
or  more  for  any  further  information  on  that 
score,  owing  to  the  fact  that  the  Supreme  Court 
has  declared  a  recess  of  four  weeks,  becoming 
effective  February  5  and  lasting  until  March  S. 

The  recess  is  taken  for  the  purpose  of  pre- 
paring opinions,  and  it  is  believed  that  the  Vic- 
tor-Macy case  will  be  one  of  those  considered 
in  that  connection,  although  there  are  a  num- 
ber of  very  important  cases,  some  of  Govern- 
mental character,  that  are  now  awaiting  the 
Supreme  Court's  decision. 

HIGH  GRADE  MACHINES  FAVORED 

The  American  Consular  agent  in  Brazil  states 
that  high-grade  talking  machines  are  in  favor 
in  that  country,  and  those  that  retail  for  about 
$200  are  best  liked.  He  emphasizes  that  ma- 
chines shipped  to  Brazil  should  be  most  care- 
fully packed,  so  that  they  will  reach  their  des- 
tination in  proper  condition. 


NEW  AUTOMATIC  TALKING  MACHINE 

Cincinnati  Men  Invent  Machine  That  Will  Play 
as  Many  Records  as  Desired  Without  the  Per- 
sonal Attention  of  the  Owner 

Cincinnati,  O.,  February  2. — A  company  was 
recently  organized  and  incorporated  here  for  the 
purpose  of  marketing  a  new  phonographic  de- 
vice invented  by  Prof.  Robert  Brown,  formerly 
of  the  University  of  Cincinnati,  and  now  of 
Swarthmore,  and  A.  Streitelmeier  of  Avondale, 
whereby  an  electric  motor  for  phonographs  may 
be  operated  continuously  without  attention.  The 
machine  plays  a  record  once  or  as  many  times 
as  desired  and  stops  automatically. 


BOOKED  BIG  ORDERS  IN  NEW  YORK 

The  advertisement  of  E.  H.  Lansing,  which 
appeared  in  last  month's  World,  and  which  is 
duplicated  on  page  23  of  this  issue,  has  at- 
tracted considerable  attention  from  the  trade 
not  only  throughout  the  East,  but  in  all  parts 
of  the  country.  The  Lansing  Khaki  moving 
cover  has  become  a  necessity  with  high-class 
talking  machine  dealers,  and  during  his  visit  to 
New  York  last  month,  Mr.  Lansing  closed  an 
unusually  large  number  of  orders.  He  re- 
marked that  the  dealers  on  whom  he  called 
spoke  in  the  highest  possible  manner  of  the 
high  quality  and  reasonable  price  of  these  prod- 
ucts, and  were  enthusiastic  over  them  as  ma- 
chine preservers  and  money  savers.  They  insure 
the  delivery  of  a  talking  machine  in  fine  condition. 


OPENS  NEW  STORE  IN  WINNIPEG 

Joseph  M.  Tees,  who  has  been  connected  with 
the  talking  machine  business  in  the  Canadian 
Northwest  for  years,  has  opened  a  store  of  his 
own  at  206  Notre  Dame  avenue,  Winnipeg,  Mani- 
toba, where  he  handles  the  Edison  and  Columbia 
lines.  In  asking  that  The  World  be  sent  to  his 
new  address  Mr.  Tees  writes:  "Can't  get  along 
without  it." 


Place  Album  Orders  NOW! 

We  are  in  a  position  to  take  care  of  your  album  orders  promptly 
and  adequately.    We  are  offering  the  best  values  from  the 
most  moderate-priced  to  the  finest  metal  back  albums. 
We  have  increased  our  manufacturing'  facilities,  purchased  raw 
material  in  large  quantities,  and  can  serve  you  efficiently  and  well. 

NEW  YORK  ALBUM  &  CARD  CO.,  23  Lispenard  St.,  New  York 
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Victrola  IV,  $15 

Oak 


Victrola  VI,  $25 

Oak 


Victrola  VIII,  $40 

Oak 


Victrola  IX,  $50 

Mahogany  or  oak 


Victor  supremacy 


Victor  supremacy  points  the  ways 
to  success  for  every  music  dealer.  It 
marks  the  "path  of  least  resistance." 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  u.  S.  A. 

Berliner  Gramophone  Co.,  Montreal,  Canadian  Distributors 

Important  Notice.    All  Victor  Talking  Machines  are  patented  and  are  only  licensed,  and  with  right  of  use  with  Victor 
Records  only.    All  Victor  Records  are  patented  and  are  only  licensed,  and  with  right  of  use  on  Victor  Talking  Machines  only. 
Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special  processes  of 
manufacture;  and  their  use,  except  with  each  other,  is  not  only  unauthorized,  but  damaging  and  unsatisfactory. 


Victrola  X,  $75 

Mahogany  or  oak 


Victrola  XI,  $100 

Mahogany  or  oak 


Victrola  XIV,  $150 

Mahogany  or  oak 


Victrola  XVI,  $200 

Victrola  XVI,  electric,  $250 

Mahogany  or  oak 
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NEW  YORK,  FEBRUARY  15,  1917 

SO  far  as  it  is  safe  to  prophesy  on  the  basis  of  past  perform- 
ances, and  future  prospects,  1917  should  set  a  new  record  in 
the  volume  of  talking  machine  and  record  sales,  and  in  the  growth 
of  public  appreciation  of  the  talking  machine,  both  as  an  edu- 
cational and  an  entertainment  factor. 

In  the  past  history  of  the  trade  each  year  has  been  hailed 
as  a  record-breaker  and  without  fail  has  proven  a  record-breaker. 
The  business  for  1915  was  far  in  excess  of  that  of  the  year  before, 
and  was  in  turn  outclassed  by  the  record  of  1916.  At  the  present 
time  there  is  nothing  to  indicate  that  the  year  that  has  just  opened 
will  not  progress  true  to  form,  and  that  there  will  be  some  new 
high  score  figures  to  hang  up  before  the  twelve  months  pass. 

The  past  year  has  been  a  most  interesting  one  from  a  trade 
viewpoint.  It  has  seen  new  concerns  by  the  dozen  enter  the 
field ;  it  has  seen  some  such  concerns  build  up  a  solid  foundation 
and  show  signs  of  the  permanence  of  future  progress,  and  it 
has  seen  many  more  fall  by  the  wayside,  chiefly  through  lack  of 
understanding  trade  conditions  and  shortage  of  capital. 

At  the  beginning  of  last  year  there  began  to  appear  a  flood 
of  new  corporations  organized  to  make  talking  machines  and 
records.  The  flood  increased  in  volume  until  the  summer  and 
then  began  to  subside.  It  brought  with  it  some  worthy  additions 
to  the  industry  and  in  a  large  measure  served  to  fortify  the  posi- 
tion of  the  pioneers  in  the  field. 

The  heavy  increase  in  the  cost  of  all  kinds  of  manufacturing 
materials  has  naturally  had  its  effect  on  the  talking  machine 
business.  Everything  that  goes  into  the  machine  is  costlier  by 
many  per  cent,  than  it  was  at  the  beginning  of  1916,  and  no 
relief  is  in  sight.  Brass  for  tone  arms  and  motor  parts,  springs 
for  motors,  mica  for  reproducers,  veneers  and  finishes  for  cases, 
and  even  the  lumber  for  packing  crates  have  all  been  included 
in  the  tremendous  price  advances,  and  not  only  do  they  cost 
more,  but  in  many  instances  are  almost  impossible  to  obtain. 
Even  the  needle,  indispensable  in  the  operation  of  the  greater 
number  of  machines,  became  a  thing  of  rare  value.  Not  only 
was  it  difficult  to  secure  the  proper  grade  of  steel,  but  competent 
workmen  in  many  instances  deserted  to  answer  the  call  of  high 
wages  in  munition  plants.  At  one  time  during  the  year  the 
needle  shortage  reached  a  point  that  was  really  appalling. 

In  face  of  these  higher  costs  and  the  difficulties  that  beset 
manufacturers  in  obtaining  materials,  it  is  noteworthy  that  so  far 
as  standard  makes  are  concerned  not  one  cent  was  added  to  the 


wholesale  or  retail  costs  of  machines  or  records.  Some  of  the 
increased  cost  was  counteracted  by  increased  efficiency  in  manu- 
facturing methods,  but  by  far  the  greater  part  was,  and  is,  car- 
ried on  the  shoulders  of  the  manufacturers  themselves.  It  is 
to  be  hoped  that  1917  will  bring  some  relief  in  this  particular 
at  least. 

The  opportunity  for  the  talking  machine  dealer  was  never 
so  great  as  it  is  at  the  present  time.  Recognized  as  a  perma- 
nent institution,  with  a  definite  purpose  in  the  school  and  in 
the  home,  the  talking  machine  has  reached  a  position  where  it 
is  fast  becoming  a  necessity  rather  than  a  luxury.  With  famous 
artists  and  musicians  endorsing  it ;  with  concerts  made  up  wholly 
of  selections  played  by  the  concert  artists  for  talking  machine 
records;  with  clubs  formed  to  teach  talking  machine  owners 
to  obtain  more  benefit  and  enjoyment  from  their  instruments, 
and  with  other  activities  all  calculated  to  increase  the  service  of 
the  talking  machine  to  humanity,  the  dealer  sees  before  him  an 
unending  field  for  his  labors.  Not  a  virgin  field,  it  is  true,  but 
a  field  the  surface  of  which,'  it  may  be  safe  to  say,  has  hardly 
been  scratched. 

FROM  time  to  time  we  have  devoted  considerable  space  in 
these  columns  to  the  importance  of  the  sales  force  in  the  retail 
talking  machine  field  realizing  the  necessity  of  a  wider  knowledge 
of  not  only  the  technical  aspects  of  the  machine  which  they  are 
handling,  but  of  a  knowledge  of  the  music  which  they  demon- 
strate in  the  records. 

The  increasing  demand  for  high  priced  records  has  brought 
into  the  retail  buying  field  a  class  of  customers  who  are  highly 
pleased  when  the  salesman  knows  the  opera  from  which  the  ex- 
tract on  the  record  appears ;  knows  something  about  the  singer — 
in  fact  the  more  the  salesman  knows  about  the  record  he  is  sell- 
ing the  more  he  interests  the  customer,  thus  demonstrating  his 
intelligence  as  well  as  his  sales  capabilities. 

It  is  a  pleasure  for  The  World  to  note  that  there  is  a  marked 
improvement  to  be  seen  in  the  type  of  salesmen  who  are  being 
employed  to-day  in  all  the  leading  talking  machine  stores 
throughout  the  country.  This  proves  that  dealers  are  realizing 
the  importance  of  their  record  departments,  and  the  necessity 
of  having  a  class  of  people  handling  the  sales  of  records  who 
will  help  in  its  expansion,  because  of  their  knowledge  of  musical 
matters  generally  and  its  application  to  the  record  department. 

Year  after  year  witnesses  the  increasing  importance  of  the 
record  departments  in  the  talking  machine  stores,  and  as  a  wider 
recognition  of  the  artistic  position  won  by  the  talking  machine  in 
the  musical  field  becomes  more  apparent,  the  high  class  record, 
on  which  is  photographed  the  vocal  or  instrumental  skill  of  the 
greatest  artists  of  the  world,  is  bound  to  grow  in  still  greater 
favor  among  those  who  love  the  best  in  music.  This  brings  a 
finer  and  more  critical  class  of  purchasers  to  the  store,  and  the 
establishment  that  has  a  staff  of  salesmen  who  can  discuss  the 
record  situation  with  authority,  and  in  a  manner  interesting  to 
the  visitors,  will  certainly  win  its  reward. 

THERE  has  been  a  remarkable  increase  in  the  d-emand  for  for- 
eign records  in  America  during  the  past  year — an  increase 
which  has  opened  the  eyes  of  jobbers  and  dealers  to  the  tremen- 
dous possibilities  for  enlarged  trade  which  centers  in  this  field.  In 
every  large  city  in  the  United  States  there  is  a  large  foreign 
population,  and  these  people  like  to  hear  the  songs  of  their  na- 
tive land,  sung  in  their  own  language  by  artists  of  standing. 

In  New  York,  Chicago,  Milwaukee  and  many  other  cities  the 
increasing  demand  for  records  of  this  character  during  the  year 
just  closed  is  beyond  belief,  and  dealers  who  are  giving  this  class 
of  trade  close  attention  are  developing  a  business  of  large  pro- 
portions. In  New  York,  for  instance,  there  are  sections  of  the 
city  where  Germans,  Italians,  Syrians,  French,  Irish,  and  other 
nationalities  predominate,  and  small  dealers  on  our  East  and 
West  sides  are  building  up  a  large  record  trade  by  catering  to 
their  needs  in  a  musical  way. 

The  World  is  bringing  this  subject  to  the  attention  of  its 
readers  so  that  dealers  who  have  not  concentrated  on  the  foreign 
record  department  of  their  business  should  become  awake  to  the 
possibilities  that  exist  in  thus  developing  their  record  trade  to 
greater  advantage. 

The  large  companies  manufacturing  records  are  steadily  in- 
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creasing  their  lists  of  foreign  records,  and  when  there  is  a. larger 
co-operation  on  the  part  of  dealers  throughout  the  country, 
we  feel  confident  that  manufacturers  will  broaden  their  sphere  of 
activity  still  further  in  keeping  the  growth  in  demand. 

THE  growing  recognition  of  the  musical  possibilities  of  the 
talking  machine  and  what  it  means  in  the  matter  of  musical 
education  generally,  is  forcefully  indicated  in  the  formation  in 
New  York  of  the  Home  Music  Club,  under  the  auspices  of  the  Eve- 
ning Mail,  and  with  the  avowed  purpose  of  teaching  owners  of 
talking  machines  and  player-pianos  how  to  get  greater  musical  en- 
joyment out  of  their  instruments. 

At  the  meetings  of  the  new  club  various  classes  and  forms 
of  music  are  discussed  and  illustrated  by  means  of  records  played 
on  talking  machines,  thus  giving  an  actual  demonstration  of  what 
may  be  accomplished  in  this  particular. 

The  "Music  in  the  Home"  movement  is  becoming  nation-wide 
in  its  scope,  and  if  developed  along  the  lines  that  have  resulted 
in  the  Home  Music  Club  in  New  York,  it  deserves  the  unqualified 
support  of  everyone  interested  in  the  manufacture  and  sale  of 
talking  machines  or  records  of  any  make.  It  is  true  that  the 
talking  machine  manufacturers  have  done  a  great  deal  and  have 
accomplished  much  in  developing  interest  in  music  of  the  bet- 
ter sort,  and  the  campaigns  for  the  most  part  have  been  distinctly 
of  an  educational  nature.  The  movement,  apart  from  any  manu- 
facturing interest,  however,  should  bring  unusually  satisfactory 
results.  The  working  out  of  the  idea  will  be  watched  with  in- 
terest.  Meanwhile  it  should  be  supported. 


THERE  are  few  lines  of  business  wherein  the  personal 
equation  enters  to  such  an  extent  as  in  the  development  of 
talking  machine  record  sales.  Musical  taste,  in  the  first  place,  is 
distinctly  a  personal  matter  and  a  successful  record  salesman  rec- 
ognizes this  fact.  In  other  words,  the  salesman  cannot  strike  any 
average  of  public  taste  or  arrange  any  fixed  schedule  for  a  stock 
sales  system  that  will  apply  to  every  customer.  One  customer 
may  favor  operatic  selections  or  the  better  class  of  instrumental 
numbers ;  another  may  lean  strongly  towards  vocal  numbers  ex- 
clusively, and  still  another  will  favor  popular  numbers,  the  tastes 
varying  as  widely  as  the  classes  of  records. 

The  customer,  as  a  rule,  has  a  certain  amount  of  time  to 
spend  in  the  selection  of  new  records.  Even  the  enthusiast  does 
not  care  to  sit  in  a  booth  while  twenty  or  twenty-five  records  are 
being  played  without  any  regard  for  his  particular  desires.  The 
salesman  naturally  wastes  time  in  playing  records  for  which 
the  customer  has  no  use,  and  thereby  loses  the  opportunity  of 
demonstrating  records  that  would  most  appeal  to  him.  By  main- 
taining a  card  index  of  every  record  customer,  it  is  a  simple  mat- 
ter to  have  at  hand  detailed  information  regarding  purchasers 
and  the  taste  they  may  indicate. 


A  glance  at  the  card  will  show  the  sort  of  records  a  customer 
has  purchased  in  the  past,  and  when  he  comes  in  to  make  new 
selections  the  salesman  can  make  the  most  of  the  opportunity  by 
offering  to  him  only  such  records  as  are  most  likely  to  suit  him. 
By  this  means  the  proportion  of  sales  to  demonstrations  may  be 
increased  materially.  Moreover,  such  an  index  forms  the  basis 
for  some  excellent  circular  work,  or  better  still,  personal  letter 
canvasses.  If  a  letter  calls  attention  to  two  or  three  records  that 
are  of  the  sort  favored  by  the  customer,  it  will  much  more  likely 
produce  favorable  attention  than  would  a  general  letter  calling 
attention  to  the  new  records  of  all  classes. 

The  profits  of  the  talking  machine  business  lie  largely  in  the 
ability  of  the  dealer  or  salesman  to  make  minimum  legitimate  ef- 
forts produce  the  greatest  results.  In  other  words,  the  less  wasted 
effort  in  a  sale  means  less  selling  expense  and  also  that  much 
more  money  on  the  right  side  of  the  ledger. 


THE  outstanding  feature  of  the  hearings  of  the  opposition 
to  the  Stephens  Bill,  held  in  Washington  early  last  month, 
was  the  unusually  strong  showing  made  by  the  members  of  the 
talking  machine  trade.  Their  earnestness  was  admirably  proven 
by  the  fact  that  though  a  number  of  them  made  fruitless  jour- 
neys from  various  parts  of  the  country,  some  from  west  of  the 
Mississippi  in  "December,  only  to  learn  that  the  hearing  had  been 
postponed  because  the  opposition  "was  too  busy  with  Christmas 
trade  to  attend,"  they  nevertheless  showed  up  in  increasing- 
numbers  at  the  January  hearing. 

If  the  Stephens  Bill  becomes  a  law  the  members  of  the 
talking  machine  trade  will  deserve  much  of  the  credit  for  bring- 
ing it  about.  If  the  present  Congress  dies  without  acting  on  the 
measure  the  talking  machine  men  will  at  least  have  the  satisfaction 
of  knowing  that  they  put  up  a  good  fight. 

The  talking  machine  men  are  vitally  interested  in  the  price - 
maintenance  measure  because  one  of  the  fundamental  reasons 
for  the  tremendous  success  of  the  talking  machine  business  has 
been  the  strict  adherence  to  fixed  prices.  The  fact  that  standard 
machines  have  a  recognized  retail  value  in  every  part  of  -the 
country  has  been  a  tremendous  factor  in  encouraging  their  distri- 
bution. Every  talking  machine  dealer,  large  or  small,  has  been 
given  an  equal  chance  to  make  a  fair  profit,  and  to  compete  on 
equal  terms  with  his  neighboring  dealer.  Cut-throat  tactics  have 
not  and  could  not  obtain.  The  opportunity  has  been  the  deal- 
er's.   How  he  has  taken  advantage  of  it  remains  with  himself. 


ADVERTISING  has  well  been  termed  an  insurance  against  fail- 
ure. It  is  true  that  some  succeed  without  advertising,  but  it 
must  be  admitted  that  their  success  would  have  been  more  pro- 
nounced had  they  advertised.  There  is  nothing  that  adds  more  to  the 
development  of  a  healthy  and  prosperous  business  in  any  field  of 
effort  than  a  well  planned  advertising  campaign. 


A  Suggestion! 

Let  us  get  together  on  a  REAL  RECORD  campaign. 
We  can  help  you  develop  your   record  sales  for 

Pearsall  Victor  Service 

is  based  on  a  knowledge  of  actual  conditions 

Why  not  let  us  serve  you? 

SILAS  E.  PEARSALL  CO.,  ™&%S?o»s.  18  W.  46th  St.,  NEW  YORK 
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MAKING  NOON  HOUR  RECITALS  PRODUCE  REAL  SALES 

How  One  Dealer  Solved  the  Problem  Successfully  by  Playing  Records  for  Which  Requests  Were 
Made — Special  Service  Also  Has  Excellent  Effect — Turning  Listeners  Into  Buyers 


Talking  machine  recitals  during  the  afternoon 
and  evening  hours  have  become  more  or  less 
common  in  every  section  of  the  country.  The 
afternoon  concerts  serve  to  attract  the  leisure 
class  among  men  and  likewise  the  women  shop- 
pers ostensibly  with  money  to  spend.  The  eve-' 
ning  recitals,  of  course,  attract  all  classes  and 
may,  or  may  not,  bring  results  according  to 
the  manner  in  which  they  are  conducted,  and 
the  manner  in  which  they  are  followed  up. 

Several  stores  located  in  business  districts, 
however,  have  adopted  the  idea  of  giving  noon- 
day concerts  in  order  to  attract  those  workers 
who  have  eaten  lunch  and  still  have  a  few 
minutes  to  spare  before  returning  to  their  desks. 
One  of  the  greatest  drawbacks  to  the  noon  con- 
certs, however,  from  a  sales  point  of  view,  has 
been  the  fact  that  a  great  number  of  those  who 
have  a  few  moments  to  liste'n  to  one  or  two 
selections  do  not  have  the  time  to  buy  or  even 
look  over  the  general  catalog.  They  would 
come  in  and  spend  ten  or  fifteen  minutes  and 
leave  without  attempting  to  approach  a  sales- 
man. 

The  experiment  has  been  tried  of  distributing 
record  supplements  bearing  the  dealer's  name 
to  each  one  entering  the  store,  to  endeavor,  by 
offering  to  mail  record  supplements  regularly, 
to  secure  the  names  and  addresses  of  the  visitors 
for  later  consideration,  and  by  having  sales- 
men mingle  with  the  audience  to  encourage  per- 
sonal contacts.  In  some  cases  the  results  of 
these  tactics  were  satisfactory  and  in  many  cases 
the  sales  were  not  of  a  volume  to  warrant  the 
expenditure  entailed. 

One  bright  talking  machine  man  after  watch- 
ing the  crowds  at  the  noonday  concerts  and- 
seeing  the  same  people  frequently  and  observing 
that  they  purchased  nothing  conceived  the  idea 
that  perhaps  the  program  offered,  while  well 
calculated  to  emphasize  the  excellence  of  the 
better  classes  of  records,  did  not  appeal  to  the 


majority  of  those  who  measured  their  entire 
luncheon  period  by  the  time  clock.  The  man- 
ager, therefore,  installed  at  the  door  a  sugges- 
tion box  above  which  was  hung  two  or  three  of 
the  latest  record  hangers  showing  the  new  se- 
lections and  special  hits,  with  paper  and  pencil 
provided  for  the  visitors,  and  they  were  re- 
quested to  drop  into  the  box  the  name  of  any 
record  they  desired  played. 

While  the  limited  amount  of  time  made  it  im- 
possible to  oblige  everybody,  it  was  discovered 
that  there  were  frequently  a  large  number  of 
visitors  who  desired  to  hear  one  or  two  particu- 
lar records  which  were  naturally  played  first, 
and  then  followed  in  order  by  records  for  which 
the  most  requests  had  been  made.  The  results 
were  immediately  satisfactory,  for  by  playing 
just  what  the  listeners  wanted  to  hear  and  hav- 
ing the  records  immediately  available,  many  of 
the  noon  hour  crowd  soon  cultivated  the  habit 
of  going  up  to  the  sales  desk  even  while  the 
record  was  playing  and  purchasing  that  par- 
ticular record  and  perhaps  several  others  listed 
on  the  bulletin.  The  manager's  idea  turned  what 
had  been  a  pleasant  entertainment  into  a  sales 
producing  campaign. 

The  manager  also  declared  that  a  number  of 
those  who  had  failed  to  buy  had  hesitated  be- 
cause they  were  not  prepared  to  pay  for  the  rec- 
ords at  the  time  they  were  ordered,  having,  as  is 
often  the  case  with  shop  and  office  workers, 
especially  girls,  brought  only  enough  money  to 
see  them  comfortably  through  the  day  and  meet 
normal  expenses.  The  dealer,  therefore,  had 
special  slips  printed  and  attached  to  the  sugges- 
tion box  advising  members  of  the  audience  that 
any  records  selected  would  be  delivered  at  their 
homes  the  following  day  on  the  C.  O.  D.  plan, 
and  twenty-four  hours  leeway  was  given  in  order 
that  the  purchasers  might  notify  those  at  home 
to  accept  and  pay  for  the  records.  Every  such 
delivery  put  a  new  prospect  on  the  book  to  which 


supplements  were  mailed  regularly  every  month. 

On  several  occasions  the  order  to  deliver  rec- 
ords C.  O.  D.  resulted  in  an  order  for  a  single 
record  to  be  sent  a  prohibitive  distance.  On 
such  occasions  the  dealer  explained  the  circum- 
stances to  the  purchaser  and  offered  to  put  the 
record  to  one  side  with  the  understanding  that 
the  purchaser  would  come  in  the  following  noon 
and  pay  for  it. 

When  the  purchaser  was  employed  in  a  store 
having  a  checking  system  on  outgoing  packages, 
the  dealer  sealed  the  record  very  carefully,  af- 
fixed his  own  label  on  the  wrapper,  together 
with  a  special  "paid"  label  to  avoid  causing  the 
purchaser  any  embarrassment  in  the  checking 
room. 

The  result  of  the  campaign  has  been  the  de- 
velopment of  a  noon  hour  trade  that  exceeds  that 
of  any  similar  period  during  the  day. 

BUYING  SUPPLIES  FOR  AUSTRALIA 

Arthur  Tartakover,  Representing  New  Concern, 
Now  on  Buying  Trip  to  United  States 

Arthur  Tartakover,  a  well-known  Australian 
talking  machine  man,  formerly  with  Marcus 
Clark  &  Co.,  Sydney,  and  now  representing  new 
interests,  was  a  recent  visitor  to  the  United 
States  for  the  purpose  of  purchasing  talking 
machine  supplies  of  all  sorts  in  quantities.  Mr. 
Tartakover  stated  that  his  principals  contem- 
plated entering  the  talking  machine  field  in 
Australia  on  a  big  scale.  Members  of  the  trade 
desiring  to  offer  supplies  to  Mr.  Tartakover  may 
send  information  and  prices  in  care  of  The 
World  office,  and  the  letters  will  be  forwarded. 

WINNIPEG  BRANCH  IN  NEW  HOME 

Winnipeg,  Man.,  January  31. — The  Western 
branch  of  Whaley-Royce  &  Co.  here  has  re- 
moved from  its  old  premises  at  Donald  and 
Princess  streets  to  new  quarters  in  the  heart  of 
the  retail  section,  311  Fort  street,  which  is  near 
the  corner  of  Portage  and  Main.  The  firm's 
head;  office  expresses  great  satisfaction  with  the 
final  computation  of  1916  results. 


The  1917  Model  V.  D. 


/^\UR  191  7.  "Victor  Distributing"  service  will  be  improved  by 
still  better  facilities  for  the  rapid  transmission  of  products; 

By  larger  storage  capacity  than  ever  before ; 

By  a  rare  degree  of  responsiveness  to  individual  needs,  and 

By  a  tremendous  reserve  strength  for  emergencies. 

Victor  dealers  are  invited  to  ask 
for  a  demonstration 

THE    OLDEST    VICTOR    DISTRIBUTERS    IN    THE  SOUTHWEST 

KANSAS  CITY,  MO. 
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There  are  twelve  "up  to  the  minute" 
popular  songs  in  the  Columbia  list  for 
March  (on  sale  February  20th).  They  are 
real  hits— hits  as  songs  and  hits  as  sales. 


(  Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


THE  JEWELED  PHONOGRAPH  NEEDLE 

Some  Interesting  Facts  Regarding  This  Product 
and  Its  Importance  to  the  Trade  Discussed 
by  Clifford  A.  Wolf,  of  New  York  City 


The  user  of  a  jeweled  phonograph  needle,  and 
very  often  the  dealer  himself  does  not  fully  ap- 
preciate the  careful  and  exacting  selection  and 
labor  involved  in  producing  the  finished  product. 
Clifford  A.  Wolf,  of  65  Nassau  street,  who  is  an 
authority  in  jeweled  phonograph  needles,  in  a 
chat  with  The  World  regarding  their  manufac- 
ture, recently  said: 

"The  so-called  jeweled  or  permanent  phono- 
graph needle  used  in  playing  Edison  and  Pathe 
records  is  not  as  simple  an  article  to  manu- 
facture as  many  people  imagine. 

"The  needle  is  made  of  diamond  or  sapphire, 
and  great  care  and  experience  are  necessary 
in  its  production,  so  that  it  accurately  follows 
and  does  not  injure  the  grooves  of  the  record. 
A  properly  finished  needle  not  only  preserves 
the  record,  but  is  a  very  important  factor  in 
producing  tone  quality. 

"There  are  four  different  kinds  of  sapphires, 
namely,  Montana,  Australian,  Oriental  and  Sci- 
entific; the  latter  is  manufactured,  but  is  un- 
satisfactory for  needles,  while  the  best  is  Ori- 
ental. Sapphires  in  the  rough  state  look  like 
irregularly  shaped  pebbles  of  different  colors, 
such  as  blue,  pink,  yellow,  white,  green,  and 
heliotrope.  Great  care  must  be  taken  in  the 
selection  of  the  raw  material,  as  only  stones 
absolutely  flawless  should  be  used. 

"The  selected  stones  are  cut  into  the  desired 
lengths,  then  turned,  and  ground  into  the  cor- 
rect shapes  and  angles,  after  which  they  are 


highly  polished  and  finally  centered  with  great 
care,  and  securely  fastened  into  the  shanks  of 
metal  or  other  materials. 

"It  is  very  important  that  the  stone  be  finished 
so  that  the  grain  runs  in  the  right  direction,  for 
if  not  the  constant  vibrations  produced  by  the 
cuts  on  the  record  is  apt  eventually  to  flaw  the 
stone.  The  fruits  of  this  careful  and  exacting 
labor  are  not  hidden,  for  the  clear  .tone  and 
perfect  reproduction  of  the  record  being  played 
could  not  be  produced  except  with  the  aid  of 
a  perfect  needle." 


STARR  RECORDING  IN  NEW  YORK 

New  Location  Proves  a  Great  Convenience  to 
Artists — Much  New  Equipment  Added — Actual 
Manufacturing  to  Continue  in  Richmond,  Ind. 


PHONOGRAPHSFOR  AIR  SCOUTS 

Daily  Newspapers  Tell  of  the  New  Method  of 
Communicating  Observations — A  Good  Trick 
Even  if  They  Don't  Really  Do  It  . 

According  to  daily  paper  reports  experiments 
have  shown  that  military  aviators  can  make  the 
most  intelligent  reports  of  their  observations 
from  aeroplanes  by  dictating  their  impressions 
into  a  phonograph  and  dropping  the  records 
thus  made  to  intelligence  officers  waiting  on  the 
ground  below. 

Of  course  it  makes  a  very  pretty  story,  but 
one  wonders  what  happens  to  the  soft  wax  rec- 
ords landing  on  the  ground  after  a  drop  of  1,000 
or  more  feet,  even  though  they  be  placed  in  spe- 
cial containers.  As  a  vaudevillian  says:  "It's 
a  srood  trick  even  if  they  don't  do  it." 


The  record  department  of  the  Starr  Piano  Co., 
Richmond,  Ind.,  is  now  located  in  new  quarters 
at  56  West  Forty-fifth  street,  New  York.  In  the 
past  the  recording  of  the  Starr  records  was  done 
at  the  company's  factory  at  Richmond,  but  it 
was  decided  to  move  this  department  to  the 
East  in  order  to  facilitate  the  work  of  the 
artists  and  recording  experts.  The  artists  par- 
ticularly found  it  rather  inconvenient  to  travel 
out  to  Richmond.  A  great  deal  of  new  equip- 
ment has  been  added  to  the  plant  in  New  York 
in  the  matter  of  presses,  etc.,  and  the  department 
as  a  whole  is  thoroughly  up-to-date.  It  is  in 
charge  of  R.  C.  Mayer,  who  has  been  directing 
this  work  in  the  factory  in  the  past.  The  actual 
manufacturing  of  the  records,  however,  will  con- 
tinue at  the  Richmond  plant,  where  the  equip- 
ment has  also  been  increased. 


GOSPEL  CREW  OF  "TALKER"  MEN 


OPENS  BRANCH  STORE  IN  NEW  YORK 

The  Weber  Talking  Machine  Co.,  which  con- 
ducts a  store  at  281  Broadway,  Brooklyn,  N.  Y., 
has  opened  a  branch  store  on  Eighth  avenue, 
near  117th  street,  New  York  City.  The  company 
specializes  in  Columbia  Grafonola  records. 


Camden,  N.  J.,  February  5. — The  matrix  depart- 
ment of  the  Victor  Talking  Machine  Co.  is  be- 
coming prominent  in  religious  circles  through 
the  work  of  the  Gospel  Crew  representing  that 
department  and  which  conducts  evangelistic 
services  in  various  churches  in  this  section.  The 
crew  is  composed  of  twelve  men  and  several 
substitutes,  and  includes  a  number  of  soloists,  a 
reader,  and  other  specialties. 


Tuboulaps  store,  Park  Ridge,  N.  J.,  has  opened 
a  talking  machine  department. 


THESE  J 

ARE  THE  HARVEST  DAYS  FOR 

VICTOR  RECORD  SALES  ^ 

YOU  WILL  NEED  THE  VERY  BEST  ATTENTION  OBTAINABLE 
SEND  US  YOUR  ORDERS  — WE  GUARANTEE  SATISFACTION 


r 


ECLIPSE    MUSICAL    CO.,  Distributors 


CLEVELAND 
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The  Edison  business  is  a  big  business,  growing  bigger  all  the 
time.    Back  of  the  Edison  business  is  a  wonderful,  new  ideal — 

MUSIC'S  RE-CREATION 

an  ideal  with  unlimited  possibilities. 
Only  the  New  Edison  dealer  can  talk  Music's  Re-Creation. 

iiiiiiiiiiiiitiiiiniiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiim 

||  -iMiiiniiiiniiiiiiiiiiiini  i  iiiiiiiiiiiiii  i  iiiiiiiiiiiiiiiiiiiiiiiniiiiiiiiiiiiiiiii  mum 

The  NEW  EDISON 

Queen  Anne  Period  Cabinet  (Walnut) 
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The  NEW  EDISON 

Italian  Period  Cabinet  (Walnut) 


||  ^iiiiiiniiiiiiiiiiiiiiiuiiiiHiiiiiiiM 

IIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIII1IIIIIIIIIIIIIIIIIIIIIIIHIIIIIIIIIIIIIIIIIII1IIIIII1II   lllllllllllltlllllllllllilllllll!lllllllllllllll|lll!IIIIIIIIIIIIIIIIIIIIIIIHIIIIIIIIIIIIIIIIIIIIIIIilllllllH 

The  average 

NEW  EDISON 

sale  represents  in  dollars  and  cents  three  times  as  much  as  the 
average  talking  machine  sale.     Do  you  get  the  significance? 

THOMAS  A.  EDISON,  Inc.        279  Lakeside  Ave.,  Orange, N.J. 

iiiij: 

^ll!llllllil!llll!llllllllll[imillllll[|llllllllllll!l;llllil!lllllllilli:i!l  l  ri<<iil.l:lllll|i|:lll,j  llil|llllllllll|llllllllll|l|ll||lll|llll|linilllllili!IIIIIIIIIIIIIIIIIIIIH^  Illlllilllll  lllllllllllllllllllllllllllllNlllllllillllllllllllllllllllllllllllllllMlllllllllllllllllltlllllllllllllllllllin 

The  NEW  EDISON 
XVIII  Century  English  Period  Cabinet  (Mahogany) 
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The  Trade  In  Boston  And  New  England 

JOHN  H.  WILSON,  MANAGER,  324  WASHINGTON  STREET,  BOSTON,  MASS. 


Boston,  Mass.,  February  8. — Among  recent  ar- 
rivals in  Boston  coming  from  the  South  on  one 
of  the  steamers  of  the  United  Fruit  Co.  were 
the  prima  donna  and  several  of  the  principals 
of  the  Bogota  Opera  Co.,  which  had  just  been 
filling  a  successful  engagement  in  South  Amer- 
ican cities.  Marina  Ughetti  was  the  name  of 
the  leading  singer,  said  to  be  a  very  sweet 
singer,  and  her  arrival  here  is  significant,  as  it 
is  understood  she  is  under  engagement  to  sing 
for  the  Columbia  Graphophone  Co..  With  her 
are  several  members  of  her  family,  all  included 
in  the  company.  They  are  Jose  Ughetti,  Esper- 
anza  Ughetti,  E.  J.  Ughetti,  Raul  Ughetti, 
Robert  Ughetti,  Denestria  Rojas  and  Jose  Esco- 
bar. It  is  a  bit  curious  that  the  company  comes 
from  Colombia  to  sing  for  Columbia,  for  it  is 
further  understood  that  the  company  will  fur- 
nish the  choruses  in  some  of  the  numbers  which 
the  prima  donna  will  record. 

Joins  Columbia  Force 

An  acquisition  the  first  of  this  month  to  the 
local  forces  of  the  Columbia  Graphophone  Co. 
has  been  Fred  E.  Mann,  who  comes  from  the 
Oliver  Typewriting  Co.,  where  he  has  had  a 
fifteen  years'  experience.  At  one  time  Mr.  Mann 
was  assistant  to  the  secretary  of  the  company 
at  Chicago,  later  he  was  for  four  years  located 
in  the  Washington  offices,  and  for  the  past 
eight  years  he  has  been  manager  of  the  Boston 
office.  On  resigning  from  the  Oliver  Co.  Mr. 
Mann  immediately  started  on  a  tour  of  the 
Eastern  part  of  the  country  visiting  the  leading- 
Columbia  managers  and  studying  the  business 
methods  of  each  department  so  as  to  familiarize 
himself  with  them.  His  post  in  Boston  on  his 
return  will  be  an  important  one. 

Eastern  Co.  Rearrange  Departments 

The  Eastern  Talking  Machine  Co.  is  planning 
to  enlarge  and  generally  rearrange  its  depart- 
ments on  the  several  floors  of  its  Tremont  street 
building.  The  plans  particularly  call  for 
changes  on  the  upper  floors,  and  of  this  more 
specific  details  will  be  given  in  this  department 
next  month.  The  1916  business  of  the  Eastern's 
Boston  headquarters  both  in  the  wholesale  and 
retail  departments  made  a  very  satisfactory 
showing. 

Rosen  Opens  New  Quarters  on  School  Street 

Harry  Rosen,  who  has  been  conducting  a 
large  Victor,  Columbia  and  Edison  business  at 
his  second-floor  establishment  at  the  corner  of 
School  and  Washington  streets  in  the  down- 


town section  of  the  city,,  has  taken  a  lease  of 
No.  11  School  street,  and  the  premises  are  be- 
ing made  over  for  his  needs.  Mr.  Rosen  had 
hoped  to  be  established  in  his  new  quarters 
by  February  1,  but  it  was  several  days  later 
before  he  was  able  to  occupy  them,  owing  to 
the  extensive  changes  that  were  necessary. 
The  new  location  has  the  advantage  of  being 
on  the  ground  floor,  which  will  be  most  ad- 
vantageous for  Mr.  Rosen's  many  patrons.  The 
new  quarters  are  handsomely  decorated  and  fur- 
nished. 

Lease  Another  Suite  of  Rooms 

The  business  of  the  Columbia  Co.  has  grown 
to  such  proportions  that  Manager  Erisman  has 
been  compelled  to  lease  another  suite  of  rooms 
on  the  second  floor  of  174  Tremont  street.  In 
addition  to  the  large  quarters  already  occupied 
on  the  ground  floor  this  gives  Mr.  Erisman  the 
entire  second  floor  with  the  single  exception  of 
one  room  at  the  front  of  the  building,  the 
lease  of  which  is  held  by  a  dentist.  With 
these  increased  accommodations  there  will  be 
more  adequate  quarters  for  the  booking  and 
financial  departments  as  well  as  the  dictaphone 
department.  The  executive  department  has 
been  severely  cramped  for  room  up  to  now,  and 
the  additional  quarters  furnish  a  welcome  relief 
Changes  at  the  M.  Steinert  &  Sons  Co. 

The  local  talking  machine  houses  were  treated 
to  a  piece  of  live  news  the  latter  part  of  Jan- 
uary by  the  announcement  of  the  resignation 
of  Herbert  L.  Royer,  as  manager  of  the  Arch 
street  Victor  department  of  the  M.  Steinert  & 
Sons  Co.  Mr.  Royer  had  been  with  the  Stein- 
ert house  for  a  number  of  years,  and  the  Victor 
business  under  his  management  had  advanced 
to  large  proportions.  Previous  to  going  with 
the  Steinert  establishment  Mr.  Royer  was  with 
the  Victor  Co.  itself.  The  resignation  of  Clin- 
ton W.  Royer,  a  brother  of  Herbert  L-,  also 
was  tendered  at  the  same  time.  For  the  present 
Guy  Foote,  who  has  been  with  the  Arch  street 
quarters  of  the  Steinert  house  for  some  time, 
ii  in  charge"  of  the  establishment. 

Progress  of  the  New  Ditson  Building 

The  new  building  of  the  Oliver  Ditson  Co.  in 
Tremont  street,  now  that  the  foundations  are  in 
for  the  superstructure,  has  begun  to  rise  fast, 
and  already  the  steel  work  is  up  above  the,  sec- 
ond story.  More  preliminary  work  was  done 
than  had  been  anticipated,  as  it  was  found  nec- 
essary because  of  the  adjoining  walls  to  make 


everything  doubly  secure  against  any  possibil- 
ity of  said  wall  giving  way.  The  year's  business 
in  the  Victor  department  of  the  Ditson  house 
was  phenomenally  large,  which  was  to  the  credit 
of  Manager  Henry  A.  Winkelman  and  his  able 
staff  of  employes. 

Progress  With  Pardee-Ellenberger  Co. 
At  the  Oliver  street  headquarters  of  the  Par- 
dee-Ellenberger Co.  one  learns  that  the  busi- 
ness throughout  the  New  England  territory, 
controlled  by  the  Boston  offices,  was  exceeding- 
ly large  in  the  Edison  line.  In  the  meantime 
the  January  output  was  far  in  excess  of  this 
time  a  year  ago.  Vice-President  Frederick  H. 
Silliman  is  looking  forward  to  a  big  1917  busi- 
ness. 

^    Important  Business  Conference 

There  was  a  business  conference  of  some  of 
the  New  England  managers  of  the  Columbia 
Graphophone  Co.  at  the  office  of  Manager 
Arthur  C.  Erisman  in  the  Tremont  street  build- 
ing a  few  days  ago.  Among  those  present  were 
John  E.  Hine,  wholesale  traveling  man  with 
headquarters  at  New  Haven,  Conn.;  H.  M. 
Blokeborough,  also  of  the  New  Haven  de- 
partment; George  P.  Donnelly,  of  Portland,  Me., 
and  R.  L.  Perritt,  of  Springfield.  The  business 
of  the  forthcoming  year  was  carefully  gone  over, 
and  Manager  Erisman  gave  the  men  the  bene- 
fit of  some  of  his  sound  advice,  touching  the 
principles  and  ethics  of  the  talking  machine 
business.  At  the  conclusion  of  the  conference 
Manager  Erisman  hurried  over  to  New  York 
for  another  conference  with  the  home  office  of- 
ficials. 

Not  a  Talker,  Although  He  Stole  One 

They're  telling  a  story  around  town  of  a  man 
who  was  arrested  a  few  nights  ago  near  the 
North  Station.  He  had  a  talking  machine  un- 
der his  arm,  and  neither  the  man  or  the  ma- 
chine would  say  a  word.  The  machine  had  been 
stolen  off  an  express  wagon,  and  when  the  man 
was  brought  into  court  the  next  morning  the 
machine  again  w'as  as  loath  to  "tell  anything" 
as  on  the  night  before.  The  judge  was  lenient 
with  the  machine,  but  the  man  was  not  let  off 
so  easily,  for  he  was  given  three  months  in 
jail  for  stealing. 

Enjoying  Great  Era  of  Prosperity 

The  Vocalion  Co.  under  the  management  of 
R.  S.  Hibshman,  who  also  is  the  president  of 
the  concern,  is  enjoying  a  great  era  of  pros- 
perity, and  its  handsome  display  of  artistic  ma- 
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THE  Edison  Diamond  Disc  Agency  is  the  great  and 
popular  year-round  resort  for  dealers  who  seek  to 
sell  a  quality  instrument  and  thereby  build  for  their 
house  a  quality  reputation.  "The  Phonograph  with 
Edison  behind  it"  will  have,  during  1917,  a  BIG  sell- 
ing momentum,  uniquely  and  entirely  its  own. 
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THE  TRADE  IN  BOSTON  AND  NEW  ENGLAND— (Continued  from  page  14) 


chines  in  the  show  window  on  Boylston  street 
is  the  means  of  enlisting  the  attention  of  many 
persons.  The  warerooms  are  among  the  hand- 
somest of  any  in  the  city. 

W.  C.  Fuhri  a  Visitor 

W.  C.  Fuhri,  United  States  manager  of  the 
Columbia  Co.,  was  a  Boston  visitor  during  the 
past  month,  and  while  here  enjoyed  the  hos- 
pitality of  Manager  Erisman.  Mr.  Fuhri  ex- 
pressed himself  as  well  pleased  at  the  advanc- 
ing business  of  the  company  throughout  the 
New  England  territory. 

Making  Attractive  Displays 

The  talking  machine  department  of'  the  Iver 
Johnson  Sporting  Goods  Co.  at  155  Washington 
street,  of  which  Arthur  W.  Chamberlain  is 
manager,  has  been  making  some  attractive  dis- 
plays of  Edison  and  Victor  lines  in  its  win- 
dows. The  addition  of  new  demonstration 
booths  on  the  fourth  Moor,  which  is  entirely 
devoted  to  talking  machines,  has  been  made  nec- 
essary by  the  increasing  business. 

Visitors  at  Eastern  Co.'s  Warerooms 

May  Foster,  who  uses  a  Victor  dog  in  her 
vaudeville  act,  and  who  has  recently  been  play- 


ing at  Keith's,  was  a  frequent  visitor  to  the 
Eastern  Co.'s  warerooms  while  she  was  in  town. 
Charles  Kellogg,  the  bird  singer,  who  is  widely 
known  throughout  the  country,  and  who  is 
spending  the  winter  in  Cambridge,  is  a  frequent 
caller  at  the  Eastern's  quarters. 

Solophone  Grows  in  Favor 

H  T.  Leeming,  of  the  Solophone  Co.,  was  in 
town  a  few  days  ago  making  his  headquarters 
at  the  Hallet  &  Davis  Piano  Co.,  in  whose  ware- 
rooms  there  is  a  special  department  for  the 
demonstration  and  sale  of  these  machines. 
Since  the  Hallet  &  Davis  Co.  has  taken  hold 
of  the  Solophone  it  has  been  given  considerable 
publicity  locally,  and  it  is  finding  many  admirers, 
which,  judging  from  the  many  flattering  things 
said  about  it,  are  destined  to  grow  rapidly  in 
the  near  future. 

Freeman  With  Steinert  House 

S.  J.  Freeman,  who  has  been  fifteen  years 
with  the  Eastern  Talking  Machine  Co.,  has  sev- 
ered his  connection  with  that  house,  and  ac- 
cepted a  position  with  the  M.  Steinert  &  Sons 
Co.,  making  his  headquarters  with  its  Victor 
department  at  its  Arch  street  store. 


SHAUGHNESSY  GOES  TO  PORTLAND 


Well-Known  Talking  Machine  Man  of  Boston 
Goes  With  United  Stores  Music  Co. 


were  several  Columbia  men  from  out  of  town, 
John  C.  Hine,  wholesale  traveling  man  from 
New  Haven;  H.  M.  Blakeborough,  also  of  New 
Haven;  R.  L.  Perritt,  the  Springfield  manager: 


Boston,  Mass.,  February  7. — John  T.  Shaugh- 
nessy,  of  the  local  staff  of  the  Columbia  Grapho- 
phone  Co.,  has  resigned  to  accept  an  important 
post  with  the  United  Stores  Music  Co.  at  Port- 
land, Me.  He  was  given  a  rousing  send-off  by 
his  fellow  employes  at  the  Hotel  Georgian  a 


The  United  Music  Stores  Co.,  Portland,  Me. 

few  nights  ago,  at  which  ninety  or  more  were 
present.  Present  also  to  pay  tribute  to  Jack 
llllll 


John  T.  Shaughnessy 

George  P.  Donnelly,  of  Portland,  Me.  J.  F. 
Carr  presided,  and  remarks  complimentary  to 
Jack  were  uttered  by  all  the  above  as  well  as 
by  Fred  R.  Erisman,  William  C.  Ellsler,  T.  Nor- 
man Mason,  W.  S.  Parks,  James  B.  Cahill,  Wil- 
liam S.  Townsend,  Frank  E.  Mills,  John  O'Hara, 
Arthur  Collins  and  S.  R.  Carrington.  Then  as 
llllllllllllllllllli;illllllllllllllllllllllllllllllllillllllllllll 


a  finale  to  the  speechmaking  Manager  Arthur 
Erisman  arose,  and  in  a  few  feeling  words, 
which  found  an  echo  in  the  hearts  of  all  the 
boys,  presented  Jack  with  a  handsome  gold 
watch.  Jack  was  taken  entirely  by  surprise, 
and  could  feebly  express  his  gratitude.  Dancing 
followed  until  a  late  hour,  and  all  voted  the  oc- 
casion "some  party." 

Mr.  Shaughnessy  has  been  a  valued  member 
of  the  Columbia's  Boston  office  for  the  past 
nine  years.  He  is  a  Boston  born  boy,  and  fol- 
lowing a  special  course  in  a  business  college, 
went  with  the  United  Shoe  Machinery  Co. 
Later  accepting  a  post  with  the  Columbia  Co. 
he  soon  became  head  of  the  credit  and  account- 
ing department  having  a  good-sized  staff  under 
him.  This  position  he  has  held  for  exactly 
five  years  to  the  day  of  resigning  from  this 
Boston  house. 

Mr.  Shaughnessy  assumed  his  new  post  in 
Portland  on  February  5,  and  his  duties  will 
largely  be  the  same  as  those  which  he  has  so 
acceptably  performed  in  Boston.  He  will  have 
charge  of  the  finances  and  general  details  of 
the  house,  and  he  is  sure  to  make  a  success  in 
his  new  undertaking,  as  he  has  in  all  his  posts 
heretofore.  The  United  Stores  Music  Co.  is 
one  of  the  largest  Columbia  distributors  in  the 
Pine  Tree  State,  and  is  widely  known.  With  the 
accession  of  Mr.  Shaughnessy  David  Bedrick 
will  devote  himself  to  the  sales  end  of  the  busi- 
ness, t 


EMPLOYES  BANQUET  A.  C.  ERISMAN 

High  Tribute  Paid  to  Boston  Manager  for  Co- 
lumbia Graphophone  Co. — Presented  With 
Handsome  Golf  Bag  and  Equipment 


Boston,  Mass.,  February  7. — One  of  the  im- 
portant happenings  in  local  talking  machine  cir- 
cles- within  the  past  few  weeks  was  the  testi- 
monial banquet  tendered  by  the  employes  of  the 
Columbia  Graphophone  Co.  here  to  Arthur  C. 
Erisman,-  head  of  the  establishment,  through 
whose  constant  and  cheerful  co-operation  the 
men  and  women  were  enabled  to  achieve  great 
results  during  the  year. 

The  banquet  was  served  at  the  Hotel  West- 
minister in  the  Back  Bay,  and  the  party  num- 
bered sixty.  John  T.  Shaughnessy,  head  of  the 
auditing  and  accounting  department  of  the 
house,  acted  as  toastmaster.  At  his  right  sat 
Mr.  Erisman,  the  guest  of  honor.  At  the  con- 
clusion of  the  feast  Mr.  Shaughnessy — Jack,  he 
is  to  his  many  friends — made  a  few  remarks 
touching  upon  the  good-fellowship  and  splen- 
did co-operation  that  exists  throughout  the  es- 
(Continued  on  page  18) 
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Wf.  H.  Bagshaw  Co. 

Lowell,  Mass. 

Fine  records  on  quality  machines  require  needles  of  acoustic 
merit.  Bagshaw  needles  have  won  their  international  repu- 
tation because  of  their  superior  artistic  acoustical  properties. 


Incorporated  1917 


Best  Because 
They  Are  Bagshaw 
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The  $75  Columbia  Grafonola  is  a  sight  draft  on  any  pros- 
pect's bank  account  if  he  wants  the  instrument  that  shows 
most  for  his  money — tone,  appearance,  finish  and  size. 
The  $85  Columbia  Grafonola — the  tremendous  selling 
power  of  the  $75  Grafonola,  plus  the  great  popularity  of 
the  Columbia  Individual  Record  Ejector. 


From  the  $15  model  for  the  trade  that  demands  a  great 
built  for  the  buyer  who  wants  the  best,  every  instrument  i 
meet  it  so  completely  and  so  effectively  that  the  growt 
The  facts — and  how  they  effect  you  as  a  dealer — are  youij 


Columbia  Graphophone  Con 
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ular  Uprights 
ket  To-day 


Grafonola  100 
$100 


The  $100  Columbia  Grafonola  is  the  best  hundred  dollars' 
worth  of  any  man's  money  as  an  artistic,  perfect  instru- 
ment— measured  by  any  standard  of  tone,  craftsmanship, 
finish  or  appearance.  $110  with  the  Record  Ejector — the 
convenience  that  helped  to  sell  a  considerable  percentage 
of  all  instruments  sold  since  its  first  introduction. 


alue  for  little  money,  to  the  splendid  $200  instrument 
te  Columbia  line  is  made  to  meet  a  specific  demand;  to 
Columbia  business  is  the  wonder  of  the  entire  industry, 
r  the  asking. 


any,  Woolworth  Bldg.,  New  York 
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EMPLOYES  BANQUET  A.  C.  ERISMAN 

(Continued  from  page  15) 

tablishment,  concluding  with  a  pleasant  tribute 
to  Mr.  Erisman.  He  was  followed  by  Mr. 
Erisman,  for  whom  there  was  loud  applause. 
He  spoke  in  particular  of  the  Columbia  prod- 
ucts, of  the  new  and  increased  arrangements 
made  for  getting  goods  this  year,  and  the 
methods  of  distribution.  He  referred  enthusi- 
astically to  the  business  of  the  past  year,  and 
with  even  more  enthusiasm  to  the  business  to 


Arthur  C.  Erisman 

be  anticipated  during  1917.  T.  Norman  Mason 
spoke  for  the  wholesale  end  of  the  business,  and' 
Fred  R.  Erisman  talked  on  matters  touching 
both  the  wholesale  and  retail  departments.  J. 
B.  Cahill  responded  for  the  shipping  room,  and 
W.  C.  Ellsler,  John  O'Hara,  Miss  Elvira  Cragin, 
of  the  retail  force,  had  a  few  words  to  say.  A 
letter  regretting  his  inability  to  be  present,  was 
read  from  John  H.  Wilson,  the  Boston  corre- 
spondent of  The  World.     Then  the  surprise  of 


the  evening  was  sprung  when  J.  F.  Luscomb 
came  forward  and  addressing  Manager  Erisman, 
presented  him  with  a  fine  golf  outfit — leather 
bag,  a  pair  of  clubs  and  a  dozen  balls.  Mr. 
Erisman,  taken  completely  by  surprise,  made  a 
most  responsive  acknowledgment,  reminding  his 
friends  that  they  could  not  have  given  him  a 
gift  more  to  his  liking  in  view  of  the  fact  that 
he  is  an  ardent  devotee  of  the  sport.  During 
the  evening  Tony  McDonald  and  Wm.  Mc- 
Auliffe  gave  several  songs,  and  dancing  brought 
the  evening  to  a  happy  close. 

Those  attending  the  banquet,  and  thus  honor- 
ing Manager  Erisman  were:  John  S.  Baker, 
Fred  Ballou,  Stanley  B.  Bowman,  John  Burke, 
J.  B.  Cahill,  Arthur  Collins,  Margaret  Collins, 
Elvira  Cragin,  Chester  Culberson,  Edgar  Dooley, 
Lillian  Dunnigan,  William  C.  Ellsler,  Fred  R. 
Erisman,  Henry  Frye,  Elizabeth  Garrity,  Teresa 
Guerin,  Mabel  Haley,  James  A.  Holohan,  Jo- 
sephine Kelly,  Mary  Killion,  Bessie  Langdon, 
John  F.  Luscomb,  Russell  H.  Luscomb,  T.  Nor- 
man Mason,  William  McAuliffe,  James  McDon- 
ald, J.  T.  McDonald,  Mary  McMahon,  George 
Millet,  Frank  Mills,  Alexander  Mitaraki,  John 
Mitaraki,  John  O'Hara,  Wilton  Parr,  Michael 
E.  Quinn,  Viola  Sanders,  George  Sharmon,  John 
T.  Shaughnessy,  Roy  C.  Sylvester,  William  S. 
Townsend,  Pearl  Perret,  Bertha  Davidson,  Tim- 
othy M.  Hayes,  Alexander  Ramon,  Christina 
McLaughlin,  Margaret  Doherty,  William  S. 
Parks,  Joseph  Mayne,  Marion  Cahill,  William 
O.  Tuttle,  M.  Metcalf,  Herbert  P.  Fleming, 
Dorothy  Cox,  Mabel  McKee,  John  M.  Harlow, 
Lucy  A.  Sullivan,  Joseph  F.  Carr,  Abbie  Philpot, 
Byron  C.  Tillinghast. 


TO  COVER  THE  NEW  ENGLAND  FIELD 

O.  P.  Kilbourn  to  Cover  That  Territory  for  the 
New  York  Talking  Machine  Co. 


O.  P.  Kilbourn,  formerly  traveling  representa- 
tive for  the  New  York  Talking  Machine  Co., 
Victor  distributor,  in  Pennsylvania,  has  been  ap- 
pointed traveler  for  this  company  in  New  Eng- 
land, and  is  now  "calling  upon  Victor  dealers  in 
this  important  territory. 

Although  he  has   been   associated  with  the 


George  H.  Sharp  &  Son,  of  Westfield,  Mass., 
dealers  in  pianos  and  talking  machines,  are 
installing  several  soundproof  demonstration 
booths  in  their  talking  machine  department. 


Announcement  is  made  that  the  Royal  Phono- 
graph Co.  is  seeking  a  location  for  a  factory  site 
in  Geneva,  111. 


O.  P.  Kilbourn 

New  York  Talking  Machine  Co.  for  less  than  a 
year,  Mr.  Kilbourn  has  won  the  friendship  and 
esteem  of  all  the  dealers  he  has  visited.  His 
previous  training  was  concentrated  upon  dealer 
co-operation,  and  he  thoroughly  appreciates  the 
problems  which  confront  the  dealer  in  his  daily 
work.  Mr.  Kilbourn  is  a  native  of  New  Eng- 
land, and  a  Yale  graduate,  and  should  therefore 
be  "perfectly  at  home"  in  his  new  territory  in 
a  few  weeks. 


CKERINGS 

PITTSBURGH,  PA. 
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EDISON  LIKES  HEART  SONGS 


But  Is  Fond  of  Verdi,  Brahms  and  Beethoven — 
Records  of  England's  Famous  Men  Which 
Are  Preserved — Interesting  Chat  With  Great 
Inventor — Saving  Waste  on  Diamonds 


An  interviewer  for  the  New  York  Sun  recent- 
ly had  a  full  page  story  in  the  magazine  section 
of  that  paper  on  Thos.  A.  Edison's  views  of  the 
world  at  seventy.  Although  Mr.  Edison  was 
not  seventy  years  old  until  February  11,  the 
newspaperman  beat  that  date  by  several  days 
in  order  to  get  his  feature  story. 

Mr.  Edison  offered  some'  excellent  reasons  for 
his  great  vigor  at  seventy,  and  declared  that  he 
ascribed  his  good  health  to  the  fact  that  he  ate 
and  drank  sparingly,  limiting  himself  for  weeks 
at  a  time  to  eleven  ounces  of  food  daily,  in- 
cluding water. 

Naturally  the  interviewer  came  around  to  the 
question  of  the  phonograph,  which  Mr.  Edison 
described  as  the  invention  upon  which  he  best 
liked  to  work.  In  response  to  a  direct  query 
as  to  the  sort  of  phonograph  music  Mr.  Edi- 
son has  the  greatest  fondness  for,  he  declared: 

"Heart  songs.  Yes,  heart  songs;  they're  the 
real  music  for  me." 

"What  heart  songs?" 

" 'Suwanee  River" — oh,  all  of  'em.  But  I  like 
all  kinds  of  music.  I  was  figuring  to-day  that 
I  had  heard  17,500  pieces  played  by  the  phono- 
graph, and  I  enjoyed  most  of  them.  I  like  all 
of  Verdi,  all  of  Brahms,  all  of  Beethoven — ah,' 
there  was  a  composer!  I  like  everything  but 
cubist  music,  which  is  hideous.  I  mean,  for 
example,  'Debussy.'  One  can  acquire  a  taste 
for  almost  anything,  but  I  can't  stand  the  type 
of  music  that  is  like  a  cubist  picture.  There 
is  no  melodic  invention  in  'Debussy,'  not  a  single 
note  that  is  related  to  its  predecessor.  Why, 
I  can  turn  the  phonograph  backward  and  make 
better  music  than  that.  We  get  curious  ef- 
fects by  reversing  the  phonograph — strange  and 
interesting  and  sometimes  delightful  effects. 

"You   know,   there   are  not  more  than  250 


melodic  combinations  in  music.  All  comic  songs 
originate  in  twelve  tunes.  There  are  only  forty- 
five  waltz  movements." 

The  interviewer  did  not  know  it.  In  fact, 
those  fun  loving  eyes  of  Mr.  Edison  were  danc- 
ing so  obviously  despite  the  gravity  of  his  face 
that  the  visitor  faintly  suspected  he  was  being 
spoofed.    Let  the  musical  sharps  decide. 

"I  am  afraid,"  Mr.  Edison  resumed,  rather 
wistfully  it  appeared,  as  if  he  hated  to  admit 
that  his  child  had  grown  up,  "that  there  is  not 
much  more  to  be  done  with  the  phonograph. 
It  seems  to  be  about  perfected.  We  have  elim- 
inated all  the  sounds  of  the  machinery,  we  have 
reproduced  the  overtones  of  music,  and  when 
the  voice  of  a  machine  cannot  be  distinguished 
from  the  voice  of  the  singer  who  made  the 
record  when  they  stand  side  by  side,  there 
seems  to  be  little  more  left  to  work  for." 

Discussion  of  the  phonograph  led  to  an  in- 
quiry as  to  the  fate  of  -a  precious  collection  of 
records  sent  to  Mr.  Edison  in  1894  by  his 
European  colleague,  Col.  George  Edward  Gou- 
raud.  It  was  on  May  24  of  that  year  that  the 
inventor  unwrapped  the  waxen  cylinders  in  his 
laboratory  and  heard  for  the  first  time  the 
speech  of  Gladstone,  Tennyson,  Browning,  the 
Prince  of  Wales,  Lord  Kelvin  and  other  fa- 
mous men,  some  of  whom  were  already  dead 
when  their  living  voices  spoke  to  the  man  who 
had  made  this  perpetuation  possible.  Tennyson, 
for  example,  recited  his  ode  to  Wellington,  and 
Browning  "How  They  Carried  the  Good  News 
From  Ghent  to  Aix." 

"That's  so,"  Mr.  Edison  said  when  The  Sun 
interviewer  asked  about  these  records.  "What 
did  become  of  them,  Meadowcroft?  It  seems 
to  me  they  were  broken  somehow,  weren't 
they?" 

"No,  most  of  them  are  preserved,"  the  secre- 
tary replied.  "You  have  Gladstone  and  some 
of  the  others  in  a  glass  case  right  here  in  the 
library." 

"I'm  very  glad,"  returned  Mr.  Edison.  "Have 
them  plated."  He  explained  that  the  plating 
process  would  insure  permanent  preservation. 


"And  if  it's  not  a  secret,  what  are  you  work- 
ing at  just  now?"  was  the  next  question. 

"No  secret  at  all.  I  am  getting  up  some  ma- 
chinery for  grinding  diamonds  so  there  won't  be 
so  much  waste  in  the  making  of  the  diamond 
stylus  now  used  on  the  phonograph.  Diamonds, 
you  know,  are  fairly  expensive,  but  I  think  I  see 
a  way  to  get  better  results  by  better  grinding." 


GENERAL  ACTIVITY  IN  VANCOUVER 

Uncertainty  Following  the  Opening  of  the  War 
Now  Passed — Prominent  Lines  of  Talking 
Machines  and  Records  Much  in  Demand 


Vancouver,  B.  C,  February  3. — Reports  from 
the  dealers  in  this  vicinity  indicate  that  the 
period  of  uncertainty  following  the  opening  of 
the  war  is  now  well  passed  and  that  business 
-has  increased  and  in  all  probability  will  increase 
for  some  time  to  come. 

Manager  Kennedy,  of  Mason  &  Risch,  Ltd., 
reports  that  Victrola  sales  have  kept  up  re- 
markably since  the  first  of  the  year  with  that 
company.  A  similar  report  comes  from  the 
wareroom  of  Walter  F.  Evans. 

A  Grafonola  and  Columbia  records  were  fea- 
tured at  the  annual  dinner  of  the  Rotary  Club 
at  the  Empress  Hotel  recently.  The  music  was 
supplied  through  the  courtesy  of  Rotarian  Jas. 
H.  Fletcher,  of  Fletcher  Bros. 

The  Kent  Piano  Co.,  Ltd.,  Edison  distributor, 
stated  that  it  has  enjoyed  the  best  business  in  its 
history  during  the  past  few  months.  Several 
booths  were  added  to  their  phonograph  depart- 
ment recently,  but  even  these  have  failed  to  meet 
the  demands  of  the  public. 


MANY  LARGE  ORDERS  PLACED 

The  Keystone  Minerals  Co.,  35  East  Twenty- 
first  street,  New  York,  has  enjoyed  exceptional 
business.  Several  very  large  orders  have  been 
placed  with  this  concern  recently  by  some  of 
the  largest  record  manufacturers.  The  domestic 
rotten  stone,  mined  by  this  company  in  Penn- 
sylvania, is  of  a  very  fine  quality,  and  is  very 
satisfactory  and  popular  in  the  trade. 


LONG  CABINETS 


D  83 


FIRST  and  FOREMOST 

In  the  cabinet  field. 

Why?    Because  we've  specialized  in 

CONSTRUCTION 
FINISH  and 
ADAPTABILITY 

Our  supremacy  in  these  essentials 
warrants  your  handling  the  perfect 
line. 


That's  why  you  should  anticipate  your 
wants  NOW,  when  the  season's  at 
its  height. 


In  all  finishes.  Specially  adapted 
for  use  with  Columbia  50.  Front 
posts  made  to  follow  lines  of  posts 
on  Columbia  75. 

Prompt  deliveries  on  all  orders.    Write  for  Illustrated  Catalogue  of  complete  line 


D  79 

In  all   finishes.    Shown   with  top 

moulding  and  shelves. 
Specially    adapted    for   use  with 
Victrola  IX. 


THE  GEO.  A.  LONG  CABINET  COMPANY 

HANOVER,  PA. 
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'THE  OLD  MASTERS  VIOLIN 
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"both  have  WOOD  sounding  chambers" 

THE  SWEETEST  TONE -PRODUCER^ 


Announcing  Our  Permanent  Exhibit  of  the 

COMPLETE  LINE  OF 

High  Grade  Period  Design  Phonographs 

in  Mahogany  and  Oak,  at  $50,  $60,  $75,  $100,  $150,  $200,  $250  and  $300 

"Our  Cabinets  are  made  by  the  J.  K.  Rishel  Furniture  Co.,  whose  forty-nine  years' 
experience  in  the  manufacture  of  fine  furniture  is  a  guarantee  of  a  perfectly 
designed,  constructed  and  finished  phonograph,  playing  every  type  of  record." 

Every  Machine  Equipped,  free  of  charge,  with  the 
RISHELL  AUTOMATIC  STOP 

RISHELL  PHONOGRAPH  COMPANY,  Williamsport,  Pa. 


NEW  YORK  SHOWROOMS 

56  West  45th  Street 
"Jut  a  few  steps  from  Broadway" 


PHILADELPHIA  SHOWROOMS 
1019  Filbert  Street 
"Near  10th  and  Market  Streets" 


COLUMBUS  SHOWROOMS 
40  West  Spring  Street 
"Next  the  Chittenden  Hotel" 
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A2169— Another  Columbia  "Al  Jolson" 
record  in  the  Columbia  record  list  for 
March  (out  February  20th),  Another  trade 
creator. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woo  I  worth  Building,  New  York 


INFORMATION  OF  VALUE  TO  THE  NEW  MAN  IN  THE  FIELD 

Importance  of  Keeping  Steel  Needles  Dry  and  in  Good  Condition — How  Rust  on  Needles  Tends 
to  Ruin  Records — The  Handling  of  Electrically   Operated  Machines 


A  man  going  into  the  talking  machine  business  as  a 
dealer  must  remember  that  in  entering  any  new  line  of 
business  success  depends  largely  upon  an  understanding  of 
that  business.  A  little  study  of  the  various  types  of  ma- 
chines and  records  and  the  gleaning  of  some  knowledge 
about  the  records  themselves  should  enable  him  to  conduct 
his  business  more  efficiently  and  profitably. 

In  this  section  of  The  World  information  will  be  given 
on  such  problems  that  do  not  of  necessity  concern  the 
technical  construction  or  mechanical  features  of  instru- 
ments which  are  handled  in  the  department  of  "Repairs" 
by  A.  H.  Dodin.   

RUST  ON  NEEDLES 

Much  has  been  said  regarding  the  advisability 
of  using  talking  machine  needles  only  once  and 
putting  on  a  fresh  needle  for  each  record,  and 
talking  machine  dealers  and  owners  have  risen 
up  to  remark  that  they  have  played  a  dozen  or 
more  records  with  one  needle  without  any  ap- 
parent damage.  As  has  been  said  before,  to  the 
naked  eye  there  is  very  little  wear  on  the  needle 


No.  1. — About  one  twenty-fifth  of  an  inch  of  the  point  of  a 
damp  talking  machine  needle,  greatly  magnified.  Glo- 
bules of  moisture  have  condensed  upon  it. 

after  playing  six  or  a  dozen  records,  and  very 
little  damage  done  to  the  record  groove,  but 
under  a  microscope  it  will  readily  be  seen  that 
both  needle  and  record  have  worn  and  worn 
greatly.  The  worn  needle  develops  jagged  edges 
which  in  turn  rip  the  record  surface.  It  is  so 
easy  to  change  the  needle  that  arguments  should 
not  be  necessary  to  convince  the  user  that  it  is 
better  to  put  in  a  fresh  needle  and  be  sure  than 
to  use  an  old  needle  and  suffer  damage  to  the 
record,  no  matter  how  slight. 

Another  point  that  is  not  sufficiently  empha- 
sized is  that  needles  should  be  kept  away  from 
moisture,  and  a  rusty  needle  should  never  be 
used.  Although  the  hard  wear  and  tear  on  the 
needle  makes  it  rough,  the  addition  of  rust  to 
its  surface  gives  it  the  action  of  a  file  when  pass- 
ing along  the  record  groove.  In  this  case,  the 
individual  will  question  whether  just  a  little  rust 
on  a  needle  such  as  is  caused  by  handling  with 
moist  hands  is  liable  to  cause  enough  trouble  to 
make  it  advisable  to  throw  the  needle  away.  In 
answer  we  simply  refer  to  the  accompanying 
illustrations  showing  the  effect  of  water  on  the 
needle.  The  surface  of  the  needle  is  highly 
polished,  but  there  are  cracks  in  the  polish 
through  which  the  water  can  seep,  the  action 
resulting  in  corrosion. 

The  illustrations  show  the  needle  highly  mag- 
nified, the  section  of  the  needle  shown  repre- 


senting only  about  one-twenty-fifth  of  an  inch 
of  the  point. 

Illustration  No.  1  shows  the  globules  of  mois- 
ture having  condensed  on  the  needle.  No.  2 
shows  the  same  needle  upon  which  the  rust  has 


The  illustrations  presented  herewith  were 
taken  from  an  article  written  by  James  Scott 
for  the  Talking, Machine  News  of  London,  and 
treating  of  the  composition  of  the  needle,  which 
has  already  been  described  in  a  previous  issue 
of  The  Talking  Machine  World. 


No.  2. — About  one  twenty-fifth  of  an  inch  of  the  point  of  a 
talking  machine  needle,  greatly  magnified.    The  rust 
has  assumed  the  form  of  beads. 

assumed  the  form  of  beads.    No.  3  shows  the 

needle  at  a  later  stage  than  No.  2  and  with  the 

rust  spreading  over  the  surface.     One  glance 

at  the  illustrations  will  show  just  what  a  needle 

in  such  a  condition  might  do  to  a  fine  record. 

Simply  to  wipe  off  the  rust  does  not  offer  much 


ANENT  ELECTRICAL  EQUIPMENT 

The  dealer  handling  talking  machines  with 
electric  motors  installed  or  who  handles  elec- 
tric motors  of  various  types  in  connection  with 
the  talking  machine  line  should  in  placing  these 
orders  be  sure  to  state  whether  the  electric 
current  most  used  in  his  vicinity  is  direct  or 
alternating,  and  if  possible,  what  the  average 
voltage  is.  This  information  can  be  readily  ob- 
tained at  the  local  electric  service  station,  and 
will  enable  the  talking  machine  merchant  or 
retailer  to  deliver  the  proper  equipment. 

Some  motors  are  made  that  are  readily  ad- 
justed direct  to  either  alternating  or  direct  cur- 
rent, and  can  operate  without  difficulty  on  vari- 
ous voltages.  Other  motors  and  devices  must 
be  adjusted  to  certain  voltage  limits,  and  sep- 
arate types  must  be  secured  for  either  direct 
or  alternating  current.  It  is  well  for  the  deal- 
er in  ordering  such  an  electrically  equipped  ma- 
chine to  give  as  much  detail  as  possible  regard- 
ing his  local  conditions.  It  will  mean  satisfied 
customers  and  a  minimum  of  trouble  for  the 
dealer,  as  well  as  saving  express  freight  charges, 
telegraph  bills  and  time. 


TO  DISCUSS  "LANGUAGE  LOGIC" 


No.  3. — About  one  twenty-fifth  of  an  inch  of  the  point  of  a 
talking  machine  needle  at  a  later  stage  than 
No.  2,  greatly  magnified. 

protection,  because  the  needle  surface  will  still 
remain  more  or  less  rough.  It  is  better  to  dis- 
card the  needle  entirely,  or  all  others  in  similar 
condition  and  open  up  a  new  stock,  .at  an  ex- 
penditure of  a  few  cents. 


The  Cortina  Academy  of  Languages  has  in 
preparation  a  book  entitled  "Language  Logic," 
by  Adolph  Edwards.  This  is  said  to  be  a  very 
fascinating  story  woven  around  the  possibilities 
that  await  everybody  from  the  study  of  lan- 
guages. It  will  be  finely  printed  and  illus- 
trated. The  plan  is  to  circulate  this  book  widely 
and  to  supply  talking  machine  dealers  with  a 
desk  copy  free  of  charge.  An  interesting  pam- 
phlet is  also  being  sent  out  bearing  the  dealer's 
name  and  address,  bringing  out  convincingly 
the  merits  of  the  Cortinaphone. 


The  Tri  State  Talking  Machine  Co.,  of  El 
Paso,  Tex.,  has  just  remodeled  its  store  at  the 
corner  of  Stanton  and  Texas  streets,  at  an  ex- 
pense of  $3,000.  Several  new  demonstration" 
booths  have  been  installed,  and  the  entire  store 
has  been  enlarged  and  redecorated. 


ROTTEN  STONE 

The  only  American  stone.  Guaranteed  at  least  equal  to  any  imported. 
Special  grade  for  Talking  Machine  Records. 
Another  grade  for  wood  finishing  and  polishing. 

Free  -samples  upon  request 

KEYSTONE  MINERALS  COMPANY 


35  EAST  21st  STREET 


NEW  YORK,  N.  Y. 
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COLUMBIA  DEALERS  IN  SEATTLE  TERRITORY  ENJOY  DANCE 

Guests  of  the  Columbia  Graphophone  Co.,  Seattle,  at  a  Pleasing  Entertainment  Held  in  That 
City — Instructed  in  Latest  Dance  Steps — Excellent  Effect  of  Gathering 


Seattle,  Wash.,  February  2. — Some  days  ago 
the  local  branch  of  the  Columbia  Graphophone 
Co.  gave  a  very  enjoyable  dance  at  Redding's 
Queen  Anne  Hall,  with  the  Columbia  dealers  in 
this  territory  as  guests,  there  being  about  thirty 
couples  present. 

In  addition  to  enjoying  the  familiar  old  and 


every  effort  to  beat  the  man  across  the  way 
out  of  that  sale,  naturally,  for  that  is  why  we 
are  in  business.  We  see  each  other  only  as 
hated  competitors,  and  quite  lose  sight  of  the 
fact  that  these  'hated  competitors'  are  but  ordi- 
nary mortals  who  support  their  wives  and 
families  on  the  sale  we  lose  to  them.    On  the 


Mr.  Love,  of  the  Columbia  Co.,  and  immediately 
behind  him  is  Mr.  M.  Payette,  Columbia  dealer 
at  Aberdeen,  Wash.  Mr.  Hopper,  of  the  Hopper- 
Kelly  Co.,  stands  behind  the  Grafonola.  Be- 
hind him  is  Mr..  Rice,  his  sales  manager.  Mr. 
Kelly,  of  the  same  organization,  is  seen  beneath 
the  picture  on  the  wall  conversing  with  his  wife, 
who  has  turned  her  back  to  the  camera.  Mr. 
Jones,  of  the  Columbia  Co.,  is  the  fourth  man 
from  the  right  side  of  the  photo.  The  second 
man  at  the  right  is  Andrew  Borgum,  from  Bush 
&  Lane  Piano  Co.,  a  young  man  who  has  had 
wide  experience  in  the  talking  machine  business. 
At  Mr.  Jones'  right  is  Miss  Williams,  of  the 
Hopper-Kelly  Co.,  and  besides  her  stands  Mr. 
Larson  of  the  same. organization.  Miss  Meyers 
and  Miss  Truckey,  of  the  Hopper-Kelly  Co., 
stand  at  Mr.  Jones'  left.  Seated  at  the  right  end 
(looking  across  the  photo)  is  Miss  Campbell,  of 
Bush  &  Lane.  At  the  side  of  the  Grafonola 
behind  the  "Note  the  Notes"  sign  is  Miss  Dunn, 
of  the  Hopper-Kelly  Co.,  while  behind  her  in 
the  order  named  stand  Mrs.  Jones,  wife  of  Mr. 
Jones,  manager  of  the  Columbia  Co.;  Miss  Brad- 
ley, of  the  Columbia  Co.,  and  Mr.  C.  W.  Jones, 
of  the  Hopper-Kelly  Co. 


Guests  at  Dance  Given  by  Columbia  Graphophone  Co.,  Seattle,  Wash. 


new  dances  the  guests  received  instructions  in 
the  new  "Two-Two"  dance  by  A.  G.  Redding, 
who  ranks  as  Seattle's  foremost  teacher  of  mod- 
ern dancing.  The  "London  Taps"  was  also  dem- 
onstrated to  the  music  of  a  Columbia  Grafonola 
record.  Charles  B.  H.  Jones,  the  local  com- 
pany's manager,  appeared  in  the  role  of  host, 
and  was  assisted  by  A.  C.  Love.  In  speaking 
of  the  affair  Mr.  Love  said: 

"Quite  apart  from  the  purely  commercial  value 
of  such  an  entertainment,  there  is  another  and 
possibly  a  greater  benefit  springing  from  it, 
namely,  the  closer  acquaintance  between  the 
various  dealers  which  results  from  an  evening  of 
this  nature.    At  business,  each  of  us  is  bending 


other  hand,  a  gathering  such  as  this  one  brings 
us  all  together  in  an  entirely  different  frame  of 
mind.  All  deals  lost  and  in  suspense  sink  into 
the  background  and  we  think  of  nothing  but 
'trotting  the  fox.'  A  little  of  this  and  we  are 
soon  ready  to  concede  that  the  other  chap  is  a 
nice  fellow  after  all,  even  if  he  did  beat  you 
out  on  that  sale,  and  his  wife  is  a  'cracker-jack' 
of  a  dancer.  All  this  tends  to  make  us  feel  a 
little  more  kindly  toward  our  competitors,  and 
when  we  go  back  into  the  world  once  more  it 
makes  our  business  relations  far  more  pleasant." 

In  the  accompanying  photo,  Mr.  Redding  (in 
evening  clothes)  and  Mrs.  Redding  are  seen  at 
the  extreme  left.    Besides  Mrs.  Redding  stands 


DOEHLER  DIE-CASTING  CO.  GROWTH 

The  Doehler  Die-Casting  Co.  have  in  the 
course  of  construction  a  new  factory  extending 
from  Ninth  street  through  to  Huntington  street 
in  Brooklyn.  This  new  building  is  in  reality 
an  addition  to  their  already  large  plant  adjoin- 
ing the  new  premises.  It  will  be  seven  stories 
high,  and  is  expected  to  cost  about  $250,000. 
The  large  volume  of  business  handled  by  this 
firm  in  1916,  together  with  the  amount  of  or- 
ders for  this  year  now  in  hand,  has  made  this 
new  building  an  absolute  necessity.  The  Doeh- 
ler Die-Casting  Co.  have  also  large  plants  in 
Newark,  N.  J.,  and  Toledo,  O. 


Extensive  improvements  are  being  made  at 
the  Victrola  shop  on  Iowa  avenue,  Muscatine, 
la.,  by  proprietors  Bristol  and  Lohr.  The  rec- 
ord department  has  been  greatly  enlarged. 


Use  Louisville  Built-up  Stock 

FOR  YOUR 

TALKING  MACHINE  CASES 

•I  We  furnish  the  veneered  or  built-up  stock  that  is  required 
for  the  Sides,  Backs,  Doors,  Domes,  etc.,  sawed  to  your  dimen- 
sions and  sanded  smoothly,  ready  for  finish.  Mahogany, 
Quartered  Oak  and  American  Walnut. 

^  All  materials  carefully  selected  and  tested,  face  veneers  of 
good  figure,  properly  matched;  well  glued  and  workmanship 
first  class  in  all  respects. 

Cfl  Our  facilities  are  strictly  modern,  and  enable  us  to  give 
dependable  prompt  shipments.  We  manufacture  all  of  our 
sawed  and  cut  veneers. 


Will  gladly  quote  price,  per  set, 
on  your  specifications. 
Minimum  one  hundred  sets  in  any  one  model 


What  a  new  customer  (name  on  request)  recently  said: 

"We  beg  to  thank  you  for  your  kind  attention  to  our  recent  request  regarding  shipments, 
and  very  much  appreciate  the  way  you  have  handled  the  matter.  Your  methods  of 
doing  business  are  very  pleasing." 


The  Louisville  Veneer  Mills 

Makers  of  Good  Veneers  and  Panels  for  More 
Than  Quarter  of  a  Century 

Louisville,  Ky. 


Supplement — The  Talking  Machine  World,  February,  15,  1917. 


Otto  Heineman  Phonograph  Supply  Co. 


INCORPORATED 


25  WEST  45th  STREET,  NEW  YORK 
FACTORY,  ELYRIA,  OHIO 


CHICAGO 


ATLANTA 


SEATTLE 


Heineman  Motor  No.  4 

"The  Heineman  Leader" 


Heineman  Motor  No.  4. 


(List  of  Parts  on  Reverse  Side.) 


This  type  is  the  largest  and  strongest  motor  we  manufacture.  It  is  of  the  horizontal 
spring  barrel  type,  and  is  equipped  with  two  extra  heavy  springs,  permitting  of  the 
playing  of  five  12-inch  or  seven  10-inch  records  at  one  winding,  approximately  a  con- 
tinuous playing  power  of  twenty-five  minutes. 

It  is  of  the  beveled  gear  style  of  winding,  guaranteeing  absolutely  noiseless  winding 
and  running.  This  style  of  motor  is  designed  for  use  in  the  better  class  of  floor  type 
machines,  and  is  furnished  with  either  gold  plated  or  nickel  plated  fittings. 

This  motor  has  the  eccentric  thrust  bushing  adjustment,  with  burnished  and  polished 
ends  of  the  various  running  parts,  with  hardened  steel  bearing  plates  to  reduce  friction. 

This  motor  is  known  throughout  the  trade  as  the  very  best  motor  for  high-class 
talking  machines  with  the  reputation  of  being  the  "  MOTOR  OF  QUALITY." 


President 


Otto  Heineman  Phonograph  Supply  Co. 

INCORPORATED 

25  WEST  45th  STREET,  NEW  YORK 
FACTORY,  ELYRIA,  OHIO 


CHICAGO 


ATLANTA 


SEATTLE 


Heineman  Motor  No.  4 


Parts  List 


P,  I  O  2  6  I 


P.9S09  P9804- 


A.  P.  983  3 


^4      P.9749  l 


P.974  4 


P.968I 


R2V  P.4I6  P.7953 


P.98I2. 


P. 2963 


p.  34  3  3  Colo)  *-eC*_ 

C.P.9629 

P.  9807 


A  P.  10248 
(old; 


o 


'  *>0  I 

P.9787 
P.9?83(0LD) 
P.9786(0LD)  g. 

I5as  fc\     R  97 

P.9803 


P.  9784  (OLD) 


PI0256 


R2433 


A. P.  9409 


P.  9782  (OLD) 

AP.9683      p.  ,0289    P9846    A.p.9s44     A.P.I0223  j 


Parts  List  No.  4,  Black  Enameled 


Part 
Number 


27 
416 
2433 
2558 
2963 
3433 
4437 
7953 
9234 
9409 
9629 
9657 
9681 
9683 
9719 
9731 
9744 
9749 
9782 
9783 
9784 
9786 
9787 
9803 


Description 


No.  8-32  R.H.M.  Screw... 
No.  8-32  R.H.M.  Screw. .  . 

No.  14-20  Hex.  Nut  

No.  2-56  Spec.  Screw  

No.  10-32  R.H.M.  Screw... 

Ratchet  Wheel  Pin  

No.  2-56  Spec.  Screw  

Lock  Washer   

Washer   

Brake   

Tabulator   

Collar   

Thrust  Bearing  Plate  

Governor  Disc  

Shaft   

No.  6-32  Spec.  Screw  

Upper  Collar   

No.  6-32  Spec.  Screw.  

Ratchet   

Friction  Plate  

Ratchet  Wheel   

Guide  

Brake  Arm  Spring  

No.  10-32  Spec.  Screw.... 


Quantity 
Used  Per 
Motor 


Part 
Number 


9804 
9807 
9809 
9812 
9821 
9826 
9829 
9831 
9833 
9837 
9839 
9844 
9846 
9924 
9927 
9932 
10072 
10223 
10248 
10256 
10261 
10264 
10289 
10292 


Description 


Rubber  Washer   

No.  2-56  Spec.  Screw  

Washer   

Lower  Collar   

Governor   

Gear   

Intermediate  Shaft  

Spring  

Spring  Barrel  

Turntable  Shaft  

Shaft   

Bevel  Gear..  

Crank  Shaft  Gear  

Governor  Spring  &  Weight. 

Spring  

Lock  Washer  

Handle  

Speed  Regulator  Arm  

Governor  Shaft  Bearing. . 

No.  14-20  Spec.  Screw  

Motor  Frame  

Motor  T~-anle  Plate  

Crank  Shaft  

Escutcheon   


Quantity 
Used  Per 
Motor 


Otto  Heineman  Phonograph  Supply  Co. 


INCORPORATED 


CHICAGO 


25  WEST  45th  STREET,  NEW  YORK 
FACTORY,  ELYRIA,  OHIO 

ATLANTA 


SEATTLE 


Heineman  Motor  No.  3 

"Standard  Motor  for  Floor  Machines" 


Heineman  Motor  No.  3. 


(List  of  Parts  on  Reverse  Side.) 


This  motor  is  of  the  heavy  type,  equipped  with  a  cast  iron  frame,  and  two  very 
strong  springs  mounted  in  spring  barrels  hung  horizontally.  It  is  of  the  worm  drive 
type,  and  is  equipped  with  thrust  bearings  on  the  turntable  shaft  as  well  as  on  the  worm 
gear,  on  which  latter  they  are  of  the  eccentric  type,  thus  permitting  of  easy  and  instant 
adjustment.  This  motor  will  run  through  three  12-inch  records  or  four  10-inch  records 
with  one  winding. 

This  type  is  finished  in  black  enamel,  making  all  the  metal  parts  absolutely  rust 
proof.    The  winding  and  running  of  this  motor  is  absolutely  noiseless. 

Type  No.  3  motor  is  the  standard  design  for  the  four  classes  of  machines,  retailing 
from1  $75  to  $150,  and  the  success  accorded  this  motor  has  been  universal. 


President 


Otto  Heineman  Phonograph  Supply  Co. 

INCORPORATED 

25  WEST  45th  STREET,  NEW  YORK 
FACTORY,  ELYRIA,  OHIO 


CHICAGO  ATLANTA  SEATTLE 


Heineman  Motor  No.  3 


Parts  List 


Parts  List  No.  3  Motor,  Black  Enameled 


Part 
Number 

27 
416 
2558 
2963 
3433 
4437 
7953 
9234 
9409 
9629 
9657 
9681 
9683 
9719 
9731 
9744 
9749 
9753 
9762 
9763 
9764 
9774 
9778 


Description 


No.  8-32  R.H.M.  Screw.. 
No.  8-32  R.H.M.  Screw. 
No.  2-56  Spec.  Screw. . . . 
No.  10-32  R.H.M.  Screw. 

Ratchet  Wheel  Pin  

No.  2-56  Spec.  Screw.  . . . 

Lock  Washer  

Washer  

Brake   

Tabulator   

Collar   

Thrust  Bearing  Plate. .  . . 

Governor  Disc   

Shaft   

No.  6-32  Spec.  Screw... 

Upper  Collar  

No.  6-32  Spec.  Screw. . . . 

Shaft   

Driving  Gear  

Crank  Gear  

Spring  . .  

Intermediate  Shaft  

Spring  Barrel  


Quantity 
Used  Per 
Motor 


Part 
Number 


9782 
9783 
9784 
9786 
9787 
9792 
9799 
9803 
9804 
9806 
9807 
9809 
9814 
9821 
9924 
9927 
9932 
9962 
10072 
10248 
10268 
10272 
10292 


Description 


Ratchet   

Friction  Plate   , 

Ratchet  Wheel   

Guide  

Brake  Arm  Spring  

Speed  Regulator  Arm  

Turn  Table  Shaft  

No.  10-32  Spec.  Screw  

Rubber  Washer   , 

Crank  Shaft  Collar  

No.  2-56  Spec.  Screw  

Washer   

Lower  Collar   

Governor   

Governor  Spring  &  Weight 

Spring  

Lock  Washer   

Crank  Shaft   

Handle   

Governor  Shaft  Bearing... 

Motor  Frame   

Motor  Frame  Plate  

Escutcheon   


Quantity 
Used  Per 
Motor 


THE    TALKING    MACHINE  WORLD 


The  only  change  in  Columbia  dealers9 
profits  during  the  last  month  has  been 
an  improvement. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


BIG  DEMAND  FOR  VICTOR  TRAVELERS 

Jobbers  and  Dealers  Quick  to  Grab  Men  With 
Headquarters  Training  for  Important  Posi- 
tions With  Their  Local  Staffs — Some  Recent 
and  Notable  Instances 


Camden,  N.  J.,  February  6. — A  feature  of  the 
business  of  the  Victor  Talking  Machine  Co., 
which  has  served  to  puzzle  the  layman  at  times, 
lias  been  the  changes  among  the  members  of 
the  traveling  staff  of  the  company.  A  promis- 
ing young  man'  is  taken  on,  and  after  a  few 
years  of  careful  training  disappears  into  the 
general  field,  leaving  a  vacancy  to  be  filled  on 
the  Victor  staff.  The  changes  are  easily  ex- 
plained when  it  is  considered  that  a  large  num- 
ber of  Victor  traveling  representatives  have  been 
taken  over  by  jobbers  and  dealers  as  managers 
and  for  other  responsible  positions,'  for  which 
a  headquarters  training  proves  admirable.  Al- 
though such  changes  may  at  times  serve  to  up- 
set temporarily  a  section  of  the  Victor  travel- 
ing force,  the  company  states  that  it  is  willing 
to  undergo  the  inconvenience  for  the  purpose 
of  assisting  dealers  and  distributors  in  every 
possible  way  in  developing  and  improving  their 
service. 

Among  those  who  have  recently  resigned  from 
the  Victor  traveling  staff  to  take  positions  in 
the  trade  are  included  L.  D.  Callahan,  who  some- 
time ago  joined  the  staff  of  the  Louis  Buehn 
Co.,  Philadelphia;  H.  H.  Michael,  formerly 
Michigan  representative  for  the  Victor  Co.,  who 
left  mi  January  1  to  become  associated  with  the 
Chicago  Talking  Machine  Co.  in  an  important 
capacity;  C.  J.  Wilkinson,  who  recently  joined 
the  forces  of  the  G.  A.  Barlow  Sons  Co.,  Tren- 
ton, N.  J.,  to  take  up  an  important  line  of  work, 
and  Herbert  Shoemaker,  formerly  traveler  for 
the  Victor  Co.  in  the  West,  who  has  become 
wholesale  manager  in  the  Victor  department  of 
Sherman,  Clay  &  Co.,  Portland,  Ore. 

The  list  of  Victor  travelers  who  have  previ- 
ously entered  the  retail  and  wholesale  branch 
of  the  trade  is  a  long  one,  and  includes  such 
names  as:  Thomas  Green,  at  present  manager 
for  the  Silas  E.  Pearsall  Co:,  New  York,  and 
Chas.  K.  Bennett,  manager  of  the  wholesale  de- 
partment of  the  Eclipse  Musical  Co.,  Cleveland. 

That  those  in  the  trade  should  be  so  anxious 
to  secure  the  services  of  the  Victor  Co.  travelers 
is  a  tribute  to  Geo.  D.  Ornstein,  manager  of  the 
traveling  department  of  the  Victor  Co.,  for  his 
ability  to  select  such  excellent  material  for  his 
force,  material  that  generally  develops  in  a 
most  satisfactory  manner. 


EMPLOYES  ENTERTAIN  MANAGER 

Toledo,  O.,  February  S. — The  employes  of  the 
Toledo  branch  of  the  Columbia  Graphophone  Co. 
recently  gave  an  enjoyable  banquet  at  the  Hotel 
Boody  and  a  theatre  party  to  the  local  man- 
ager, O.  M.  Kiess,  in  appreciation  of  the  very 
cordial  relations  existing  between  the  manage- 
ment and  force  of  the  Toledo  store.  On  behalf 
of  the  company,  Mr.  Kiess  distributed  liberal 
checks  covering  1916  bonuses  earned  by  the 
Toledo  branch. 


AN  ACTIVE  TRADE  CAMPAIGN 

Being  Conducted  by  Hellrung  &  Grimm  Co.,  of 
St.  Louis,  Who  Recently  Took  Over  the 
Pathephone  Shop  in  That  City 


St.  Louis,  Mo.,  February  7. — The  sale  of  the 
Pathephone  Shop  at  1010  Olive  street  to  Hell- 
rung  &  Grimm  Furniture  Co.  the  first  of  the 
month,  will  be  followed  by  a  very  active  cam- 
paign in  this  section  of  the  country  on  behalf  of 
the  Pathe  machines.  This  new  talking  machine 
jobbing  firm  is  rather  a  remarkable  business 
factor.  A  dozen  years  ago  it  was  a  neighbor- 
hood furniture  store  in  North  St.  Louis,  that  was 
only  beginning  to  be  heard  of  in  other  sections 
of  the  city.  Then  it  began  an  active  advertis- 
ing campaign  that  made  the  downtown  stores 
take  notice.  Next  the  company  moved  down- 
town in  rather  modest  quarters  on  Washington 
avenue,  near  Ninth  street.  The  store  is  still 
there  but  has  spread  to  the  corner,  and  now 
has  one  of  the  handsomest  furniture  stores  in 
the  city,  and  one  of  the  large  ones.  After  one 
or  two  failures  had  been  scored  in  an  effort  to 
introduce  Pathe  machines  and  records  into  this 
market,  the  Hellrung  &  Grimm  firm  took  the 
machine  and  introduced  it  by  a  mystery  ad- 
vertising campaign,  based  on  printing  the  un- 
explained rooster  trade-mark.  Then,  gradually, 
the  full  meaning  of  the  trade-mark  and  the  new 
talking  machine  line  was  revealed. 

Already  a  large  part  of  the  retail  trade  had 
been  introduced  to  the  Pathe  line  when  R.  H. 
Gordon  came  from  Chicago  and  opened  a  job- 


bing agency,  which  several  months  ago  was 
moved  to  the  Olive  street  address  and  enlarged 
to  accommodate  retail  trade.  The  business  in 
this  shop  has  grown  under  the  direction  of  Mr. 
Gordon  who,  however,  devoted  most  of  his  at- 
tention to  extending  his  retail  outlets.  The 
Hellrung  &  Grimm  store,  which  a  year  ago  in- 
stalled a  series  of  demonstration  rooms  for 
record  sales,  was  regarded  as  the  chief  retail 
store  in  the  city. 

Charles  Staffelbach  has  been  manager  of  "the 
Hellrung  &  Grimm  talking  machine  department 
since  its  institution,  and  he  will  continue  in 
charge.  He  has  been  active  in  the  Retail  Talk- 
ing Machine  Dealers'  Association  and  he  is  a 
Pathe  enthusiast.  The  jobbing  business  will 
be  conducted  from  the  Hellrung  &  Grimm  store, 
but  the  Pathephone  Shop  will  be  continued  for 
the  retail  trade  for  the  present  at  least,  and  very 
likely  permanently,  as  the  location  in  Piano  Row 
makes  a  good  fighting  point. 

R.  H.  Gordon,  who  came  here  from  Chicago 
as  wholesale  agent,  returned  to  that  city  where 
he  has  connected  with  an  investment  company. 


INCORPORATED 

The  Murmann  Phonograph  Co.,  of  Wilming- 
ton, Del.,  was  recently  incorporated  for  the  man- 
ufacture of  talking  machines,  especially  the  one 
sold  under  the  name  of  the  Grandtrola,  with  a 
capitalization  of  $300,000. 


With  inventory  out  of  the  way,  now  for  a  new 
record  in  1917. 


LANSING  KHAKI  MOVING  COVERS 

V/OU  have  just  passed  through  the  busiest  season  in  the 
■■■  history  of  the  Phonograph.  Look  back  over  your  delivery 
expenses,  at  what  it  cost  you  for  paper,  for  twine,  for  time  used 
in  packing,  together  with  the  cost  of  sending  a  polisher  to  each 
home  to  remove  inevitable  scratches  and  other  blemishes.  Then 
deduct  from  this  amount  the  cost  of  a  sufficient  quantity  of 

LANSING  KHAKI  MOVING  COVERS 

to  take  complete  care  of  your  deliveries- — this  quantity  will  last  for 
several  seasons — and  note  what  might  have  been  saved! 

LANSING  KHAKI  MOVING  COVERS  make 

contented  customers — are  money  savers,  and  a  necessary 
part  of  your  delivery  system.   Equip  yourself  with  them. 

Send  for  Latest  Booklet  and  Fullest  Information 


E.  H.  LANSING 

MANUFACTURER 

611  WASHINGTON  ST.,  BOSTON,  MASS. 
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HAPPENINGS  IN  CLEVELAND  TRADE 


Dealers  Claim  Some  Jobbers  Held  Goods  for 
Own  Retail  Stores  at  Holiday  Time — Jobbers, 
in  Turn,  Allege  Lack  of  Co-operation  on  Part 
of  Dealers — General  News  of  Interest 


Cleveland,  O.,  February  6.— At  the  monthly 
meeting  of  the  Cleveland  Music  Trades  Asso- 
ciation, a  number  of  talking  machine  retailers 
complained  that  some  jobbers  who  operate  re- 
tail establishments  in  connection  with  their 
wholesale  business,  took  care  of  their  own  retail 
requirements  during  the  holiday  rush  and  left 
some  of  the  dealers  in  the  lurch.  Although  no 
jobbers  were  present  at  the  meeting,  the  news 
of  the  charges  nevertheless  reached  them  and 
caused  considerable  comment. 

The  jobbers  stated  that  the  charges  are  abso- 
lutely untrue.  They  claim  that  their  retail  de- 
partments are  treated  just  as  would  be  any  in- 
dependent dealer,  and  were  not  favored  to  the 
exclusion  of  the  rest  of  the  trade.  One  job- 
ber came  back  with  the  statement  that  the  re- 
tailers themselves  are  in  the  wrong,  by  con- 
fining their  stock  to  a  minimum  number  of  rec- 
ords both  popular  and  high  class,  on  the  as- 
sumption that  the  jobber  being  located  in  their 
own  city  can  at  any  time  supply  any  amount  of 
any  particular  record  at  a  moment's  notice.  In 
other  words,  the  jobber  is  supposed  to  have  all 
the  foresight,  while  the  dealer  supplies  a  mini- 
mum amount  of  co-operation. 

The  matter  has  not  gone  so  far  as  to  cause 
any  deep  ill-feeling,  and  it  is  believed  through 
frequent  discussion  the  jobbers  and  dealers  may 
be  able  to  patch  up  their  differences  without 
difficulty,  particularly  as  each  realizes  that  they 
need  each  other's  co-operation. 

Clevelanders  last  month  were  introduced  to  a 
new  use  of  Victrolas,  when  Clara  Elenore  Babst 
before  a  joint  audience  of  the  City  Club  and 
the  Women's  City  Club  at  The  Hollenden,  gave 
a  dramatic  recital  of  Ibsen's  "Peer  Gynt."  Se- 
lections from  the  famous  "Peer  Gynt"  suite  by 
Edward  Grieg  were  interspersed  throughout  the 


recital  through  the  medium  of  a  Victrola,  fur- 
nished by  W.  H.  Buescher  &  Sons. 

The  Sterling  Music  Co.,  through  the  A.  B. 
Smythe  Realty  Co.,  has  taken  a  ten-year  lease 
on  the  first  floor  storeroom  in  the  Bangor 
Building,  Prospect  avenue  S.  E.,  and  East  Ninth 
street,  for  a  rental  totalling,  it  was  stated,  ap- 
proximately $25,000.  This  practically  assures 
a  new  Columbia  store  for  Cleveland  because  the 
Sterling  Music  Co.  is  described  as  the  succes- 
sor to  the  Grafonola  department  of  the  G.  M. 
Ott  Piano  Co.,  1317  Euclid  avenue.  Officers 
of  the  company  are  E.  P.  Chamberlain,  presi- 
dent; V.  M.  Wellman,  secretary,  and  C.  A. 
Raouth,  formerly  of  the  Grafonola  Co.,  sales 
manager. 

Sales  Manager  Blum,  of  the  Phonograph  Co., 
Edison  jobbers  here,  is  enthusiastic  over  the  new 
high-priced  Edison  phonographs,  just  now  being 
extensively  advertised.  He  has  placed  orders 
for  six  of  these  art  styles,  and  one  of  them 
he  says  has  been  already  practically  sold  by 
showing  the  prospective  customer  a  picture  of 
the  instrument.  This  customer  will  go  East 
with  Mr.  Blum  early  in  February  to  look  at 
the  desired  model.  The  Phonograph  Co.  hasn't 
yet  recovered  from  the  holiday  shortage.  It  is 
so  short  on  many  of  the  most  desirable  models 
that  no  new  agencies  have  been  listed  since 
November,  and  none  will  be  listed  until  Feb- 
ruary 15,  perhaps  later  than  that.  This  same 
big  business  two  months  ago  halted  the  con- 
certs that  were  being  given  in  the  Phonograph 
Co.'s  concert  hall.  Mr.  Blum  expects  condi- 
tions will  so  adjust  themselves  that  the  con- 
certs can  be  resumed  through  part  of  February 
at  least. 

Though  this  is  but  the  second  year  Starr 
talking  machines  have  been  on  the  Cleveland 
market,  the  local  Starr  house  has  not  yet  been 
able  to  fill  all  the  orders  taken  in  the  holidays 
with  the  types  of  models  ordered.  P.  E.  Leach, 
of  Northfield,  O.,  is  a  new  dealer  in  the  Starr 
line,  being  supplied  by  the  Cleveland  district. 

Record  dealers  report  an  unprecedented  sale 
of  Alma  Gluck  and  John  McCormack  records 


following  the  concerts  in  Cleveland  by  this  pair 
of  artists  the  third  week  in  February.  Another 
boost  was  given  better  class  records  late  in  the 
month  when  the  Boston  National  Grand  Opera 
Co.  returned  to  Cleveland  late  in  the  month  with 
Zenatello,  Baklanoff,  Teyte,  Mardones,  Marr 
and  Martin  in  the  stellar  roles. 


TO  AROUSE  INTEREST  IN  THE  HOME 

Talking  Machine  Men  Will  Probably  Co-oper- 
ate With  Furniture  Manufacturers 


There  has  of  late  been  considerable  discus- 
sion throughout  the  furniture  trade  relative  to 
the  advisability  of  a  Publicity  Campaign,  hav- 
ing as  its  object  the  awakening  in  the  minds  of 
the  people  a  greater  interest  in  the  home  and 
home  furnishings.  The  Federation  of  Furni- 
ture Manufacturers  is  actively  engaged  in  pro- 
moting this  work,  and  part  of  the  talking  ma- 
chine trade  will  undoubtedly  be  afforded  the 
opportunity  to  co-operate,  in  view  of  the  great 
number  of  furniture  dealers  who  handle  talking 
machines,  and  in  further  view  of  the  fact  that 
the  campaign  will  probably  run  somewhat  along 
the  lines  of  the  present  "Music  in  the  Home" 
propaganda  carried  on  by  the  music  trade. 


TALKING  MACHINE  TO  CALL  STATION 

Will  Be  Substituted  for  Mumbling  Conductors 
in  Liverpool  Street  Cars 


According  to  a  report  from  London  England, 
gargling  street  car  conductors  may  become  an 
annoyance  and  hindrance  of  the  past,  as  the 
general  manager  of  the  Liverpool  tramways 
proposes  to  install  in  each  car  on  the  railway 
a  talking  machine  to  announce  "the  next  station." 

This  interesting  innovation  will  come  as  a 
great  relief  to  many  passengers  who  have  had 
dealings — not  to  say  arguments — with  con- 
ductors who  gargle  their  words.  Under  the 
new  system  the  name  of  each  station  on  the 
line  will  be  announced  automatically  by  gramo- 
phone arrangement  connected  with  an.  electric 
magnetic  route  indicator. 


This  is  our  No.  19 

QUADRUPLE  -  SPRING 
MOTOR 

Will  play  nine  10-inch 
or  six  12-inch  lateral 
cut  records  with  one 
winding.  Worm  driven 
governor.  This  motor 
will  fit  the  same  bor- 
ings in  your  cabinet  as 
our  No.  16  and  No.  18 
Motor. 


The  lever  shown  on  top 
of  motor  is  the  under- 
neath turntable  gover- 
nor brake  stop.  A  Speed 
Indicator  and  Dial  is 
furnished  with  this 
motor.  Exceptionally 
silent  winding  mechan- 
ism and  silent  running. 


By  the  turning  of  one 
screw,  the  spring  cup 
can  be  removed. 
When  you  see  this  mot- 
or, it  represents  the 
highest  quality,  for  it 
has  been  made  by  a 
concern  that  has  thirty 
years'  experience  in  this 
line.  We  also  manu- 
facture TONE  ARMS, 
SOUND  BOXES  and 
other  parts.  Prices  on 
application. 


Motorability  of 
Meisselbach  Motors 


Do  you  like  a  hive  of  bees  mixed  in  with 
your  music  ?  Do  you  think  your  customers 
would  ? 

No  noise  from  Meisselbach  Motors. 
Not  a  sound. 

All  you  hear  is  Music,  provided  you  have 
done  your  part  in  the  development  of  your 
phonograph.  There  isn't  the  slightest  frac- 
tion of  an  inch  in  the  cutting  of  the  gears 
used  in  Meisselbach  Motors.  Each  motor 
is  built  properly  and  efficiently,  and  is 
super-tested. 

The  satisfaction  of  Meisselbach  Motors 
has  been  responsible  for  doubling  our  plant 
again  and  again. 

Pioneers  in  the  development  of  quality 
talking  machine  motors 

A.  F.  Meisselbach  &  Bro. 

Newark,  N.  J. 
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HIGH  PRICED  MACHINES  HAVE  CALL  IN  SAN  FRANCISCO 

Appreciation  of  High  Mission  of  Talking  Machine  Emphasized  Not  Only  in  Class  of  Machines 
Purchased,  But  Also  in  Steady  Demand  For  Good  Records— News  of  Month 


San  Francisco,  Cal.,  February  3. — The  talking 
machine  business  has  kept  up  wonderfully  after 
the  unusual  holiday  rush,  and  the  various  estab- 
lishments have  only  optimistic  comments  to 
make.  The  dealers  all  seem  agreed  that  the 
higher-priced  machines  are  in  the  greatest  de- 
mand. The  record  business,  as  a  consequence 
of  the  heavy  machine  sales,  is  all  that  could  be 
expected,  the  demand  being  constantly  increas- 
ing for  high-class  records.  This  is  looked  upon 
by  the  local  talking  machine  men  as  an  in- 
creased demand,  on  the  part  of  the  public,  for 
good  music  which  will  continue  to  be  strongly 
felt  in  all  departments  of  the  business.  They 
consider  that  the  desire  for  good  music  is  more 
widespread  now  than  ever  before  in  music  his- 
tory in  America,  and  this  desire  is  being  mani- 
fested in  the  steady  demand  for  good  records  as 
well  as  good  machines  on  which  to  play  them. 
Eldridge  R.  Johnson  Entertained 

EIridge  R.  Johnson,  president  of  the  Victor 
Talking  Machine  Co.,  spent  several  days  in  San 
Francisco  the  past  month  on  his  way  to  Pasa- 
dena, where  he  has  taken  a  house  and  will  spend 
the  winter.  He  was  accompanied  by  his  wife 
and  young  son.  While  in  the  city  Mr.  Johnson 
was  the  guest  of  Leon  F.  Douglass,  of  San 
Rafael  at  a  luncheon  at  the  Bohemian  Club,  and 
was  entertained  by  numerous  citizens  of  the 
Bay  region. 

Perfect  San  Francisco  Branch 

C.  A.  Adou,  manager  of  the  San  Francisco 
branch  of  the  Emerson  Record  Co.,  announces 
great  improvement  since  the  opening  of  the 
branch  last  September.  The  staff  is  now  com- 
pleted and  various  sub-branches  opened.  Hugo 
Koch  has  charge  of  the  branch  in  Portland,  and 
will  cover  the  Northwest  territory  to  Denver. 
The  central  California  territory  is  in  charge  of 
Max  Sittenfeld,  who  will  make  his  headquarters 
in  San  Francisco.  W.  K.  Fiske  has  the  south- 
ern California  district  with  headquarters  in  Los 
Angeles.  G.  B.  F.  Owen  is  in  San  Francisco 
in  charge  of  the  mail  order  business. 

Mr.  Adou  reports  an  excellent  opening  three 
months'  business,  between  two  and  three  hun- 
dred thousand  records  having  been  disposed  of 
through  dealers,  many  of  the  most  important 
department,  music  and  drug  stores  in  the  State 
carrying  the  Emerson  record.  A  number  of 
stores  never  before  carrying  records  are  making 
it  a  large  factor  in  their  business.  A  shipment 
of  thirty-five  thousand  records  arrived  at  the 
San  Francisco  branch  January  25. 

As  an  evidence  of  the  increasing  importance 
of  the  new  Emerson  record  branch  all  credits 


and  collections  for  the  Pacific  Coast,  which 
were  formerly  handled  in  New  York,  will,  after 
February  1,  be  handled  from  the  Western 
branch.  A  special  department  has  been  or- 
ganized in  the  San  Francisco  office  to  handle 
this  work,  and  the  new  system  is  being  put  in 
working  order.  Mr.  Adou  asserts  that  the  care 
of  this  department  of  the  business  in  the  local 
branch  will  assist  greatly  in  the  ease  with  which 
the  business  can  be  transacted. 

Big  Call  for  Sonora  Phonographs 

The  Hauschildt  Music  Co.  announces  an  im- 
mense call  for  Sonora  machines  since  the  holi- 
days, the  trade  keeping  up  well  with  the  bulk 
of  the  demand  being  for  the  $100  machine. 

The  Julia  Culp  Victor  records  have  had  an 
excellent  sale  during  the  past  few  weeks,  dur- 
ing which  the  noted  singer  was  heard  in  San 
Francisco.  L.  H.  Sherman,  of  Sherman,  Clay 
&  Co.,  who  had  tickets  on  sale  for  the  concerts, 
reports  them  completely  sold  out  for  each  con- 
cert in  the  engagement. 

Byron  Mauzy  is  still  short  of  Victor  stock,  be- 
ing unable  to  get  machines  from  the  East.  The 
Columbia  machine  is  doing  well,  especially  the 
Columbia  electrics,  on  which  the  firm  is  mak- 
ing a  special  newspaper  advertising  campaign. 

Byron  Mauzy  had  a  Circassian  walnut  elec- 
tric Victrola  in  the  window  several  days  during 
the  past  month.  The  machine  was  brought  out 
from  the  East  on  a  special  order,  and  was  used 
as  a  window  feature  for  a  few  days  before  de- 
livery. 

Concerts  Attract  and  Entertain 

The  large  numbers  of  San  Francisco's  office 
help,  which  every  pleasant  day  during  the  noon 
hour  sit  in  the  sunshine  in  Union  square,  are 
treated  to  a  concert  by  the  Byron  Mauzy  firm. 
A  Victor  Auxetophone  is  played  from  the  third- 
story  window  over  Union  Square  Park,  and  the 
daily  concert  is  becoming  quite  a  feature. 

At  the  Home  Industry  League  banquet,  held 
February  8,  at  the  Palace  Hotel,  each  lady  guest 
received  a  small  handsome  Victrola  pin  cushion 
as  a  gift  from  Byron  Mauzy. 

S.  J.  Gibson  Takes  Charge 

S.  J.  Gibson  has  taken  charge  of  the  talking 
machine  department  of  the  M.  Friedman  Co. 
Mr.  Brown,  who  has  been  in  charge  of  the  de- 
partment since  its  organization  eight  months 
ago,  has  gone  to  Los  Angeles.  The  department 
announces  a  heavy  sale  on  Red  Seal  records. 

F.  B.  Travers,  manager  of  the  Sonora  Phono- 
graph Co.,  is  confined  to  his  home  by  a  severe 
cold. 

John  Murtha,  formerly  with  the  John  Elliott 


Clark  Co.,  of  Salt  Lake  City,  has  joined  the 
selling  force  of  the  Kohler  &  Chase  talking  ma- 
chine department. 

The  Kohler  &  Chase  talking  machine  business 
is  holding  up  well  after  the  holidays,  according 
to  John  Gercovich,  manager  of  the  department. 
Machines  are  selling  well,  and  the  demand  for 
records  shows  no  decrease.  "Poor  Butterfly" 
and  "Missouri  Waltz"  are  the  heaviest  sellers 
of  the  popular  records. 

Plans  are  now  under  way  by  the  Stern  Talk- 
ing Machine  Corp.  for  the  opening  of  an  Oak- 
land branch  to  handle  machines  and  records. 
P.  B.  Taylor  has  been  installed  as  office  man- 
ager of  this  corporation. 

New  Machine  Taking  Big  Hold 

F.  A.  Smith,  manager  of  the  local  factory 
branch  of  the  Brunswick-Balke-Collender  Co., 
makers  of  the  Brunswick  phonograph,  says  that 
the  new  machine  is  taking  a  great  hold  on  the 
Western  trade,  and  is  going  faster  than  they 
anticipated.  The  Brunswick  has  just  been 
placed  on  display  in  the  company's  showrooms 
at  767  Mission  street,  where  it  is  being  demon- 
strated with  the  Pathe  records,  for  which  it  is 
especially  suited.  Mr.  Smith  is  very  pleased 
with  the  results  the  short  time  the  machine 
has  been  on  the  market,  and  looks  for  heavy 
sales.  Dealers  are  rapidly  being  signed  up,  and 
the  new  machine  is  being  introduced  to  the  pub- 
lic in  record-breaking  time.  The  Brunswick- 
Balke-Collender  Co.  are  the  distributors  for  the 
Pathe  record,  which  is  used  with  their  machine. 


A  REAL  BUSY  ASSOCIATION 

Suit  Over  Taxes  Brings  Out  Fact  That  People's 
Pulpit  Association  Sold  Talking  Machines  as 
Well  as  Foot  Salve  and  Books 


Legal  proceedings  brought  to  compel  the  Peo- 
ple's Pulpit  Association,  New  York,  founded  by 
the  late  Pastor  Russell,  to  pay  taxes  on  $100,000 
worth  of  property  in  Brooklyn,  brought  to  light 
the  fact  that  the  association  sold  and  professed 
to  manufacture  the  Angelaphone,  described  by 
one  of  the  daily  papers  as  "the  religious  talking 
machine,  an  $18  instrument  listed  at  $100  but  on 
sale  for  a  short  time  only  at  $33.33."  The  asso- 
ciation also  vends  a  "Wonder  Salve"  for  sore 
feet,  a  cancer  cure  and  various  books,  in  addi- 
tion to  publishing  a  magazine  and  running  a 
moving  picture  show.  The  court  ruled  that  the 
association  need  not  pay  taxes,  but  the  corpora- 
tion counsel,  it  is  stated,  will  appeal. 


The  name  of  the  Jennings-Starke  Furniture 
Co.,  talking  machine  dealers  in  Memphis,  Tenn., 
has  been  changed  to  the  Jennings  Furniture  Co., 
following  the  recent  Retirement  of  Louis  Starke 
from  the  company. 


RECORD  j_  DITSON 
DEMAND    1  SERVICE 

Means  Perfect  Harmony 

The  Greatest  Record  Season  in  History  Is  with  Us 
Let  Us  Help  You  Fill  the  Demand 


DITSON 


STOCKS  ARE  COMPLETE 
EXPERIENCE  IS  RIPE 
DELIVERIES  ARE  PROMPT 


We  Work  for  and  with  the  Dealer 


OLIVER  DITSON  CO. 

BOSTON 


C.  H.  DITSON  &  CO. 

NEW  YORK 
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CABINETS 


1917  Contracts 


We  have  greatly  enlarged  our 
factory  facilities  and  can  handle  1917 
cabinet  business  in  any  quantities. 

We  are  equipped  to  turn  out  a 
complete  line  of  standard  designs, 
or  will  furnish  individual  designs. 

Our  cabinets  are  being  used  by 
the  leading  manufacturers. 

Let  us  figure  now  on  your  require- 
ments. Prompt  deliveries  guaranteed. 


We  are  also  prepared  to  furnish  a  full  line  of  complete 
instruments  in  quantities  on  a  cost  plus 
manufacturing  profit  basis 


CENTURY  CABINET  CO. 

25  WEST  45th  STREET  NEW  YORK 
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THE  QUESTION  OF  HANDLING  RECORDS  ON  APPROVAL       NEW  MANAGER  IN  KANSAS  CITY 


Some  Valuable  Comments  on  That  Practice  Included  in  the  Volume  of  "Merchandise  Helps  for 
Victor  Dealers" — The  Keeping  of  Accurate  Records  One  of  the  Secrets  of  Success 


-  "Records  on  Approval"  is  one  of -the  most  in- 
teresting and  valuable  articles  in  the  new  pub- 
lication "Merchandising  Helps  for  Victor  Deal- 
ers," issued  recently  by  the  New  York-Chicago 
Talking  Machine  Co.,  Victor  distributor.  This 
topic  has  been  discussed  and  considered  by  talk- 
ing machine  dealers  everywhere,  and  the  follow- 
ing article  is  therefore  of  timely  interest: 

Whether  to  send  our  records  "on  approval" 
or  not  is  another  problem  of  the  Victor  busi- 
ness. Undoubtedly  it  is  a  good  thing  to  give 
the  prospective  customer  a  chance  to  hear  the 
new  records,  because  such  demonstrations-  are 
the  surest  means  of  making  sales,  but  on  the 
other  hand  it  is  no  less  certain  that  the.  "on 
approval"  privilege  is  often  greatly  abused,  rec- 
ords being  asked  for  without  any  real  intent  of 
purchasing  and  often  returned  in  bad  condition. 

If  it  is  the  established  practice  of  the  dealers 
in  your  city  to  send  out  records  on  approval, 
and  you  decide  it  is  good  business  to  meet  this 
competition,  you  will  find  it  necessary  to  place 
reasonable  restrictions  on  this  practice.  Here's 
the  way  some  dealers  handle  it: 

"CONDITIONS  OF  APPROVAL. 
"We  are  pleased  to  send  out  records  on  APPROVAL  to 
our    customers    who    we   know    will    handle   them  Willi 
CARE.     To  prevent  the  practice  of  abusing  this  privilege 
we  are  obliged  to  impose  the  following  restrictions — 

"All  records  taken  on  approval  must  be  returned 

within   48   hours.     If   not   returned   within    that  time 

same  shall  be  considered  SOLD,  and  CHARGED  TO 

YOUR  ACCOUNT. 

"No  more  than  twelve  records  can  be  taken  at  one 

time,  of  which  you  are  expected  to  purchase  at  least 

'twenty-five  per  cent. 

"These  records  are  in  perfect  condition  when  they 

leave  our  store  and  must  be  handled  with  care.  Any 

records   returned    damaged    will    be    charged    to  your 

account. 

"IMPORTANT. 
"We  send  to  you  records  upon  approval,  that  you  may 


hear  them  in  home  surroundings,  and  that  you  may  not 
be  forced  to  make  a  hasty  or  careless  selection. 

"WE  TRUST  THAT  THIS  PRIVILEGE  WILL  NOT 
BE  ABUSED. 

"We  must  therefore  insist  that  records  be  returned 
within  forty-eight  (48)  hours  after  they  leave  our  depart- 
ment, in  as  good  condition  as  they  were  when  sent  to  you." 

By  keeping  a  separate' card  index  of  records 
sent  on  approval  any  abuse  of  the  privilege  will 
soon  be  apparent  and  can  be  stopped.  The 
index  of  records  sent  out  should  be  checked 
over  every  day,  and  those  which  have  been  out 
more  than  forty-eight'  hours  should  be  recalled. 

A  few  large  and  successful  dealers  have  aban- 
doned the  records-onrapproval  plan  of  selling 
entirely. 

Here's  the  way  one  of  these  dealers  handles 
the  proposition: 

"POSITIVELY  NO  RECORDS  EXCHANGED. 
"This  is  for  your  protection  as  well  as  ours,  as  it 
assures  you  of  getting  WHAT  YOU  PAY  FOR — 

"A  NEW  RECORD  ALWAYS. 

"Why  not  get  a  NEW  record,  and  a  GOOD 
one,  when  you  PAY  for  it? 

"NOTE — This  store  is  open  every  evening  afford- 
ing you  an  op|ktrtunity  to  spend  time  in  the  selec- 
tion of  records.  Insist  on  having  your  records 
played. 

"NO  RECORDS  EXCHANGED. 

"NO  RECORDS  ON  APPROVAL 
"Reasons  for  the  overwhelming  success  of 

"THE    STORE'S   ORIGINAL  NON-APPROVAL 

VICTOR  RECORDS. 
"FIRST — Direct-from-the-factory     records     are    put  in 
heavy  manila  envelopes — away  from  dust,  grit,  etc. — and 
handled    only   when   necessary — and  by   experienced  sales 
people  alone. 

"SECOND  —  No-Approval-records  —  not  having  been 
handled  over  and  over  again — our  records  are  naturally  in 
perfect  condition. 

"THIRD — (  )   Store  records  coming  to  you  on 

this  no-exchange  plan,  are  free  from  blemishes  and  needle 
digs. 

"CAN  there  be  any  question  that  (  )  Store  NO- 
APPROVAL  tested  records  are  THE  records  for  you?" 


O.  D.  Standke  Appointed  Manager  of  Victrola 
Department  of  Peck  Drygoods  Co.,  That  City 
— Has  Had  Wide  Experience  in  Trade 


Kansas  City,  Mo.,  February  5. — At  a  recent 
directors'  meeting  of  the  Geo.  B.  Peck  Drygoods 
Co.,  O.  D.  Standke  was  appointed  manager  of 
the  exclusive  Victrola  department  operated  by 
that  company.  Mr.  Standke  has  had  broad  ex- 
perience in  both  the  wholesale  and  retail 
branches  of  the  talking  machine  trade,  beginning 


ACTIVITY  PREVAILS  IN  MONTREAL 

Gram-O-Phone  Co.,  Ltd.,  Entertains  Employes 
— War  Certificates  and  Phonographs — War 
Loan  Threatens  Sales — News  of  Interest 


Montreal,  Canada,  February  3. — There  has 
been  no  letup  in  the  demand  for  either  machines 
or  records  in  this  vicinity  since  Christmas  and 
the  dealers  feel  that  this  condition  will  continue 
indefinitely. 

As  a  mark  of  appreciation  for  the  faithful  work 
and  co-operation  of  the  employes  of  the  retail 
department  of  the  Berliner  Gram-O-Phone  Co., 
Ltd.,  the  company  entertained  them  recently  at 
a  theatre  party  at  the  Princess  Theatre,  followed 
by  a  supper  and  informal  dance. 

The  Federation  of  Jewish  Philanthropies  re- 
cently undertook  to  raise  $150,000  in  Montreal. 
E.  M.  Berliner,  secretary  and  treasurer  of  the 
Berliner  Gram-O-Phone  Co.,  Ltd.,  acted  as 
chairman  of  the  Publicity  Committee  during  the 
campaign  and  was  heartily  thanked  by  the 
Federation. 

Goodwins,  Ltd.,  report  a  strong  demand  for 
all  models  of  Edison  phonographs,  and  are  like- 
wise building  up  a  large  clientele  in  their  record 
department.  A  concert  is  given  daily  during  the 
luncheon  and  tea  hours. 

The  local  talking  machine  dealers  are  not  en- 
dorsing T.  Kelly  Dickson's  sentiments  regarding 
"War  Certificates  and  Phonographs"  which  ap-* 
peared  recently  in  the  Montreal  Financial  Times, 
and  read: 

"With  proper  missionary  effort  it  should, 
however,  be  possible  to  build  up  an  immense  de- 
mand for  these  $25,  $50  and  $100  certificates 
and  thus  to  rescue  from  the  present  maelstrom 
of  extravagance  a  good  proportion  of  the  money 
which  is  in  the  hands  of  the  working  classes 


and  smaller  professional  people.  It  ought 
even  to  be  possible  to  induce  some  Canadians 
to  hesitate  between  the  purchase  of  a  phono- 
graph and  that  of  a  war  certificate  and  to  realize 
that  both  they  and  their  country  will  be  'better 
off  if  they  take  the  latter  course. 


O.  D.  Standke 

with  the  Columbia  Graphophone  Co.  at  the  age 
of  nineteen.  He  was  first  a  salesman  for  the 
Denver  branch,  and  shortly  afterward  was  ap- 
pointed wholesale  traveler  and  representative 
in  Western  territory.  After  several  years  of 
successful  work  he  was  placed  in  charge  of  the 
Des  Moines  branch,  and  later  made  retail  sales 
manager  of  the  Chicago  store.  In  1913  he  was 
transferred  to  New  Orleans  as  retail  sales  man- 
ager for  the  Columbia  store  in  that  city. 

It  is  expected  that  he  will  make  an  enviable 
record  in  his  new  position. 


The  Royal  Phonograph  Co.  has  been  incor- 
porated under  the  laws  of  Delaware  with  a 
capital  stock  of  $500,000,  to  manufacture  and 
sell  sound  reproducing  machines.  The  incor- 
porators are  F.  W.  Messerschmidt,  Frederick 
Garrett  and  A.  G.  Landgraf. 


VELVETONE  CO.  INCORPORATES 

The  Velvetone  Phonograph  Co.  was  recently 
incorporated  with  the  Secretary  of  State  of  New 
York,  with  a  capital  of  $10,000.  It  is  for  the 
purpose  of  engaging  in  the  busin'ess  of  phono- 
graphs and  other  musical  instruments.  The  in- 
corporators are  C.  R.  Smith,  C.  B.  Nichols  and 
H.  G.  Roberts,  of  this  city. 


TUNING  TIMER 

Gives  Correct  Musical  Pitch  to  Records  in  Three  Seconds, 
when  used  in  Rooms  Lighted  by  Mazda  Lamps  supplied 
with  the  usual  Alternating  Current,  i.  e.,  60  Cycle  A.  C. 

Sample  by  Mail,  15  Cents 

THE  PHANTOM-METER  CO.,       NEEDHAM,  MASS. 


Your  main  chance  while  the 
record  demand  is  at  its  height 
is  to  depend  upon  the  Victor 
Record  Service  of  Cressey  & 
Allen. 

For  New  England  Dealers 
C  &  A  Victor  Service 
is 

Complete 
Quick 

Experienced 
Successful 


11 


■  u 


YOUR 
MAINE" 
CHANCE 


As  a  trial,  send  us  your  next  order — after 
that  you  11  send  them   to   us  regularly. 

CRESSEY  &  ALLEN 


Victor  Jobbers  Exclusively 


PORTLAND,  MAINE 
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When  a  manufacturing  organization  long  in  continuous  operation 
with  a  reputation  and  prestige  gained  through  constant  achievement  in 
producing  the  best  adds  a  new  product  the  world  notices. 

A  half  century's  experience  which  the  Starr  Piano  Company  enjoyed 
in  building  the  greatest  musical  instruments  and  accessories  has  resulted 
in  the  acquirement  of  musical  knowledge  that  stands  as  this  company's 
greatest  asset. 


STARR  RECORDS 

the  latest  product  of  this  company,  in  which  are  combined  the  same 
thought,  the  same  care,  the  same  resources  which  have  made  musical 
quality  in  all  Starr  Products,  are  just  as  supreme  in  value. 

Starr  records  are  of  the  Hill  and  Dale  type,  double  faced,  10  inches 
in  diameter,  1  50  lines  to  the  inch,  and  are  priced  up  to  $4.00.  They 
are  released  the  1  5th  of  each  month. 

The  Starr  systematic,  thorough  plan  of  co-operation  has  made  Starr 
Service  to  dealers  complete  and  the  Starr  distributing  facilities  insure 
immediate,  efficient,  and  satisfactory  attention  to  dealers. 

THE  STARR  PIANO  COMPANY 

Established  1872  RICHMOND,  INDIANA 

DISTRIBUTORS 

The  Starr  Piano  Co.,  at  Birmingham,  Chicago,  Cincinnati,  Cleveland,  Detroit, 
Fredericksburg,  Va.,  Indianapolis,  Kansas  City,  Los  Angeles,  Nashville,  Richmond 

W.  H.  CALDWELL,  Shelbyville,  Ky.  STARR  PHONOGRAPH  SALES  CO.,  New  York 

MELVILLE  CLARK  PIANO  CO.,  Chicago  STARR  SALES  CO.,  Philadelphia 

M.  L.  McGINNIS  &  CO.,  Minneapolis  TROPICAL  TRADING  CO.,  New  Orleans  and  for  Central  America 

STARR  PHONOGRAPH  CO.,  Pittsburgh  C.  B.  PARKER,  New  York  and  for  Porto  Rico 

REPRESENTATIVES  EVERYWHERE 


The  Sign 
of  a 

Starr  Store 


Where  Starr 
Service  is 
Guaranteed 
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Every  money-making  reason  lor  carrying 
Columbia  Records  gets  a  50%  increase  in 
strength  by  the  addition  of  the  new  records 
listed  in  the  March  supplement  (out  Feb- 
ruary 20th.) 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co, 

Woolwortb  Building,  New  York 


THE  MAN  WHO  PLAYED  THE  BIG  NOISE  A  BELIEVER  IN  ORIGINAL  METHODS 


Proof  of  the  Fact  That  a  Loud  Voice  and  a 
Choice  Line  of  Bull  Doesn't  Always  Make  a 
Real  Salesman — Why  One  Hit  the  Toboggan 


Once  upon  a  time,  brother  Talking  Machine 
Salesmen,  there  was  a  Man  who  Played  the  Big 
Noise  twenty-four  hours  a  day. 

He  talked  Loud  and  Often,  and  there  was 
Nothing  To  the  other  Goods,  at  Any  Time,  or 
at  any  Stage  of  the  Selling  Game. 

But  the  wee  sma'  voice  piped  up  Inside  his  Cosmos 
at  Intervals,  and  begged  for  the  Soft  Pedal  on  the 
Rough  Stuff. 

He  wasn't  as  Popular  as  A  Hot  Water  Bag 
to  a  man  with  the  Toothache,  but  because  he 
was  with  a  Fine  House,  his  Talk  Got  By.  The 
Trade  Stood  for  Him  because  it  Liked  the  Line 
of  Goods  he  Boosted,  even  if  it  Wearied  of  his 
Conversation. 

And  the  wee  sma'  voice  frequently  Warned  him 
that  he'd  Overplay  his  Hand  some  day. 

"If  there  was  Anything  within  megaphone 

Distance  of  the  Goods  I'm  showin'  you,"  foe 

would  wind  up  his  talk,  "Believe  me,  I'd  go 

Jump  in  the  Drink.    We're  the  people  who  Put 

the  supe  in  Superior.  Un'erstan'?" 

Whereupon  the  wee  sma'  voice  would  Cringe  and 
pluck  him  by  his  Psychic  Elbow  and  Beg  him  to 
Desist.    But  Nol — 

"Take  that  stuff  away,  please!"  he  would  Bel- 
low, glancing  at  the  Other  Man's  products.  "My 
nerves  Go  all  to  Pieces  when  I  see  such  Hor- 
rible Merchandise!    Hel-lup.    Hel-lup  twice!" 
Then  the  wee  sma'  voice  whispered,  "If  you  would 
ONLY  spend  your  time  and  breath  Selling  in  Place 
of  Knocking,  the  Firm  would  like  you  Better." 

"The  firm  doesn't  Realize  how  Faithful  I  am," 
he  would  confide  to  the  Next  Victim,  "or  they'd 
Boost  the  Wad  in  my  Envelope.  But  I  couldn't 
Get  another  job  in  This  line;  I'd  be  Ashamed 
to  Show  samples  of  Goods  like  Those!" 

By  this  time  the  wee  sma'  voice  had  Nearly  Passed 
away;  but  it  still  had  strength  enough  to  Weep, 
"Drop  the  Hammer  before  it  Dents  your  Head  inl" 

And  it  Came  to  Pass  that  the  Firm,  after 
struggling  with  its  Hectic  Salesman  and  trying 
to  Break  him  of  the  Habit,  had  to  Toboggan 
him  to  the  Bush  League  of  Drummers,  and  get 
a  Man  Who  Sold  without  Knocking. 

Moral — There's  a  limit  to  most  everything. 


B.  L.  MILLER  SURPRISES  FRIENDS 

Talking  Machine  Man  of  Seattle  Announces  His 
Marriage  to  "Talking  Machine  Maid" 


Seattle,  Wash.,  February  4. — The  many  friends 
of  Burdette  L.  Miller,  well-known  in  the  talk- 
ing machine  trade  on  the  Coast  and  now  con- 
nected with  the  talking  machine  department  of 
Sherman,  Clay  &  Co.  here,  will  be  surprised  to 
learn  of  his  marriage  to  Miss  Esther  A.  Whal- 
quist  in  this  city  on  Thanksgiving  Day.  Miss 
Whalquist  was  for  the  time  connected  with  the 
Hopper-Kelly  Talking  Machine  Co.,  of  Seattle, 
and  resigned  her  position  there  this  month.  The 
marriage  was  kept  very  secret,  but  as  is  usually 
the  case  the  news  leaked  out  unexpectedly. 

Mr.  Miller  was  for  three  years  manager  of 
the  phonograph  department  of  Eilers  Music 
House,  in  Lewiston,  Idaho,  and  was  for  one 
year  with  the  Hopper-Kelly  Co.  here  before 
joining  the  Sherman,  Clay  &  Co.  staff.  - 


Harry  C.  Grove,  Head  of  H.  C.  Grove,  Inc., 
Washington,  D.  C,  Adopts  Free  Machine  In- 
spection Service  and  a  New  Record  Selling 
Plan — Improvements  at  Droop  &  Sons  Co. 


Washington,  D.  C.,  February  6 — Harry  C. 
Grove,  who  is  head  of  Harry  C.  Grove,  Inc., 
which  took  over  the  retail  branch  of  the  Colum- 
bia Graphophone  Co.  here,  is  going  after  busi- 
ness with  a  strong  hand  and  has  introduced  a 
number  of  innovations  in  the  matter  of  service 
and  selling  stunts.  Among  other  things  Mr. 
Grove  is  a  firm  believer  in  the  doctrine  that  a 
periodic  inspection  by  the  dealer  of  talking  ma- 
chines placed  in  customers'  homes  makes  for 
that  great  business  asset — a  satisfied  customer. 
Incidentally  it  keeps  the  dealer  in  close  touch 
with  the  customer  and  the  inspector,  ff  he  has 
any  ability,  can  generally  find  a  way  to  sell  a 
few  records  on  each  visit. 

Under  Mr.  Grove's  plan  his  experts  keep  in- 
struments in  perfect  running  order  without 
charge,  whether  the  instrument  happens  to  be  of 
the  make  handled  by  the  Grove  firm  or  not.  The 
success  of  the  plan  has  been  instantaneous  and 
music  lovers  have  "been  quick  to  avail  themselves 
of  and  to  appreciate  the  complimentary  inspec- 
tions that,  from  the  viewpoint  of  the  customer, 
come  about  as  near  as  anything  could  to  abso- 
lutely disinterested  service.  Of  course,  when 
some  part  of  the  instrument  is  broken  or  missing 
there  is  naturally  a  small  charge  for  the  repair 
of  the  broken  part,  but  where  it  is  simply  a  case 
of  adjustment  no  charge  is  made. 

Mr.  Grove  has  also  introduced  an  innovation 
in  record  selling.  He  believes  in  the  salesman's 
axiom  that  a  display  of  too  many  articles  at  one 
time  serve  to  confuse  the  customer  and  inter- 
feres with  rather  than  aids  a  sale.  He  has, 
therefore,  hit  upon  the  plan  of  featuring  one 
record  a  day  for  fifty  days.  Fifty  squares  have 
been  laid  out  on  one  of  the  walls  of  his  show- 
room with  a  record  in  each  square.  Under  the 
record  appears  the  date  upon  which  it  is  to  be 


featured  at  a  special  recital.  The  results  have 
been  most  satisfactory,  and  when  the  first  list  of 
fifty  have  been  gone  over  fifty  more  records  will 
be  featured  in  the  same  manner. 

Taking  advantage  of  holiday  conditions,  the 
E.  F.  Droop  &  Sons  Co.  are  now  carrying  out 
plans  for  the  re-arrangement  and  enlargement  of 
their  talking  machine  department,  the  business  of 
which  has  grown  to  very  large  proportions. 

It  is  the  plan  of  the  company  to  devote  one 
department  to  machines  and  another  to  records, 
the  record  department  being  located  conveni- 
ently on  the  ground  floor  and  equipped  with  the 
numerous  sound  proof  demonstrating  booths  for 
the  convenience  of  customers.  The  machine 
stock  will  be  shown  and  demonstrated  on  the 
second  floor  while  demonstrating  booths  are 
being  installed  and  handsome  plate  glass  par- 
titions erected. 


CHOSE  HIS  OWN  HYMN 

Pittsburgh,  Pa.,  February  5. — Carrying  out 
the  last  wishes  of  the  late  James  Jerpe,  who 
for  a  number  of  years  held  a  high  position  on 
the  staff  of  the  Gazette-Times,  and  whose  death 
occurred  recently,  members  of  the  family  caused 
his  favorite  musical  selections,  "Beautiful  Isle 
of  Somewhere,"  to  be  reproduced  upon  the  Vic- 
trola,  during  the  funeral  services.  Later  the  re- 
mains were  removed  to  the  Brushton  Methodist 
Episcopal  Church,  where  hundreds  of  friends  of 
the  departed  paid  their  last  tribute. 

Shortly  before  the  end  came  Mr.  Jerpe  re- 
quested that  the  record  of  "Beautiful  Isle  of 
Somewhere,"  as  sung  by  John  McCormack,  be 
reproduced  upon  the  day  of  his  burial.  Accord- 
ingly his  dying  wish  was  granted,  while  private 
obsequies  were  being  conducted  by  Rev.  Fran- 
cis W.  Crowe,  pastor  of  the  Blackadore  Ave- 
nue Presbyterian  Church,  of  which  the  deceased 
had  been  a  member. 


B.  H.  Cheydleur,  proprietor  of  a  talking  ma- 
chine store  on  North  Broad  street,  Norwich, 
N.  Y.,  is  now  handling  the  Stewart,  Sonora,  Edi- 
son and  Victor  lines. 


STANDARD  CLEANER 
Price  50'cents,  list; 

'*  SIMPLEX;"  CLEANER 
Price  15  cents,  list 


"STANDARD" 
"SIMPLEX" 

RECORD 
CLEANERS 


Send  10  cents  in  stamps  for  a  sample  cleaner.  Write  on  your  busi- 
ness letter  head  only.  Place  regular  orders  through  your  jobber. 

KIRKMAN  ENGINEERING  CORPORATION 

Successors  to  the  Standard  Gramaphone  Appliance  Co. 

237  LAFAYETTE  STREET  NEW  YORK 
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BLAINE  DAMON  WITH  PATHE 


Well-Known  Talking  Machine  Man  to  Travel 
Through  New  England  for  This  House 


THE  OVERWORKED  TALKING  MACHINE 

Demands  Made  Upon  Modern  Instrument  by  All 
Members  of  the  Family  Moves  Writer  to  Pen 
Sympathetic  Article — No  Rest  for  the  Weary 


Blaine  Damon,  connected  with  the  sales  staff 
of  the  New  York  Talking  Machine  Co.,  New 
York,  Victor  distrib- 
utor, for  nearly  two 
years,  has  been  ap- 
pointed a  member  of 
the  traveling  staff  of 
the  Pathe  Freres 
Phonograph  Co., 
New  York,  and  will 
visit  the  trade  in 
New  England. 

Mr.  Damon  is  well 
equipped  for  his  new 
duties,  as  his  work 
with  the  New  York 
Talking  Machine  Co. 
gave  him  an  intimate  knowledge  of  the  require- 
ments and  problems  of  the  talking  machine  deal- 
ers. He  made  many  friends  in  New  England, 
and  will  doubtless  achieve  pleasing  success  in 
his  new  post. 

The  Pathe  Freres  Phonograph  Co.  has  been 
making  plans  to  give  Pathe  dealers  an  even 
greater  degree  of  service  and  co-operation  than 
they  received  last  year,  and  with  that  idea  in 
mind,  the  sales  staff  will  probably  be  augmented 
during  the  next  few  months,  in  order  that  the 
company  may  intensify  its  service  in  every  pos- 
sible way. 


Blaine  Damon 


The  Jamestown  Mantel  Co.,  Jamestown,  N.  Y., 
has  accepted  a  contract  from  Thos.  A.  Edison, 
Inc.,  to  supply  phonograph  cabinets  to  the  value 
of  approximately  $900,000  during  1917. 


The  Schmoller  &  Mueller  Co.,  of  Omaha, 
Neb.,  has  secured  the  Columbia  Grafonola 
agency  for  the  States  of  Nebraska,  Iowa  and 
South  Dakota. 


A  good  talking  machine  is  a  very  important 
factor  in  the  busy  household  and  in  many  in- 
stances does  more  than  its  full  share  of  work  in 
meeting  the  demands  of  various  members  of  the 
family  establishment. 

It  was  sympathy  for  the  overworked  talking 
machine,  therefore,  that  inspired  a  writer  in  the 
"Indianapolis  News"  to  pen  the  following: 

"The  talking  machine  gave  an  inharmonious 
chuckle  as  the  automatic  brake  stopped  him  at 
least  two  rounds  from  the  end  of  the  symphony. 
It  was,  of  course,  a  foolish,  misplaced  chuckle 
because  the  brake  was  reset  more  carefully  and 
he  had  to  play  it  all  over  again.  Such  is  a  talk- 
ing machine's  existence.  It  may  be  a  luxury  for 
the  person  that  plays  it,  for  himself  he  is  but  an 
overworked  and  abused  member  of  society.  He 
is,  you  see,  like  a  lot  of  other  folks.  He  has 
become  famous,  he  has  even  become  popular, 
only  to  find  that  the  more  popular  he  is,  the 
harder  he  must  work.  And  a  family  talking  ma- 
chine works  all  day  and  most  of  the  night  until 
he  is  almost  as  weary  of  himself  as  he  is  of 
everybody  else. 

"Father  wakens  him  before  breakfast,  and 
after  breakfast  and  before  school  the  older  chil- 
dren, waving  the  dish  cloths  and  Latin  grammars 
about  their  heads,  try  the  new  records  and 
a  few  new  dances.  By  the  time  they  are  shooed 
away  to  their  respective  tasks  or  are  safely  out 
of  the  house  on  their  way  to  school,  it  is  time 
for  the  talking  machine  to  put  baby  to  sleep. 
Alas,  putting  baby  to  sleep  has  become  one  of 
the  daily,  in  fact  thrice  daily,  duties  of  the 
'talker.'  At  9  o'clock,  at  2  o'clock,  and  at  7 
o'clock,  he  is  released  from  his  other  work  long 
enough  to  put  the  baby  to  sleep.  And  he  does 
it  very  well,  putting  to  shame  one  of  the  oldest 
of  our  family  institutions.  The  baby  really  pre- 
fers a  Chopin  nocturne  or  a  Harry  Lauder  song 


or  a  Schumann-Heink  lullaby  to  the  most  re- 
nowned home-made  songs.  This  is,  in  theory,  a 
bit  sad,  but  its  true. 

"In  the  afternoon  the  phonogarph  entertains 
the  sewing  society  or  callers,  or  perhaps,  if  the 
family  is  away  from  home,  he  may  have  a  more 
or  less,  noisy  half  hour  with  the  maid  and  a 
friend  or  two.  And  after  the  long  day  of  duties 
well  done,  he  must  frolic  all  the  evening  with 
the  whole  household  and  most  of  the  neighbors, 
dance  tunes  spinning  round  and  round  in  his 
head  while  the  dancers  spin  round  him.  With 
never  a  mind  of  his  own,  he  must  be  gay,  sor- 
rowful and  gay  again,  obeying  the  caprice  of  the 
person  that  gets  to  him  first.  Some  records  have 
been  played  so  often  that  he  starts  them  with  a 
groan,  but  nobody  pays  any  attention  to  him. 
Sometimes  he  gets  really  cross  and  squeaks  all 
the  evening,  but  he  only  gets  a  dose  of  oil.  Poor 
talking  machine!  If  he  were  but  a  thing,  like 
the  kitchen  cabinet,  working  would  not  be  so 
hard  for  him,  but  it  must  be  admitted  that  he  is 
much  more  of  a  person  than  a  kitchen  cabinet  is, 
and,  for  all  we  know,  he  may  have  an  artistic 
temperament  at  that — not  a  working  sort  of 
temperament  at  all." 


TO  OPEN  FOREIGN  DEPARTMENT 

The  Pathe  Freres  Phonograph  Co.,  New  York, 
has  announced  that  a  foreign  department  is  now 
in  process  of  formation,  and  it  is  planned  to 
commence  issuing  records  in  foreign  languages 
about  May  1.  Each  language  will  have  an  in- 
dividual supplement,  and  artists  of  renown  will 
be  represented  in  the  monthly  recording. 

The  Pathe  Freres  Co.  recognized  the  tre- 
mendous growth  and  fast  growing  importance 
of  the  foreign  record  department  some  time  ago, 
but  awaited  the  completion  of  its  new  Brook- 
lyn factory  before  proceeding  with  its  plans  in 
this  direction.  With  its  increased  manufactur- 
ing facilities  the  company  will  be  in  a  position 
to  give  serious  consideration  and  attention  to 
the  development  of  Pathe  foreign  language  busi- 
ness. 


Why  Leading  Phonograph  Makers  Want 

ACME  Die-Castings 

FIRST  because  the  Acme  patented  process  insures  strong, 
light,  smooth,  uniform  die  castings  like  those  illustrated  here — 
unequalled  in  finish  and  accurate  to  the  thousandth  of  an  inch. 
The  Acme  process  gives  sturdy,  attractive  design  and  permits 
,  '  of  the  widest  range  of  construction. 

SECOND  because  Acme  Die-Casting  service  guarantees 
you  prompt  deliveries.  You  get  your  castings  when  you 
want  them  and  the  way  you  want  them  in  any  quantity.  Our 
organization  of  experts  are  ready  to  co-operate  with  you  in 
every  way  to  make  your  work  a  success. 

THIRD  Acme  Die-Castings  lessen  the  cost  of  phono- 
graph parts.  Reduce  labor  and  equipment  and  the  general 
trouble  and  delays  incident  to  manufacturing. 

ACME  Die -Castings  in  Aluminum 

have  the  same  high-grade  finish  and  accuracy  that  has  made 
Acme  Die-Castings  in  such  wide  demand.  Send  for  quota- 
tions at  once. 


Acme  Die- 
Bush  Tbrminol 


BOSTON 
176  Federal  St. 


PHILADELPHIA 
Wldener  Building 


Corporation 

and  3d  Ave. 


CHICAGO 
549  Washington  Blvd. 

DETROIT 
965  Woodward  Ave. 


"TRADE      IS/1  A  F}  H\ 
CANADIAN  DISTRIBUTORS — Lyman  Tube  &  Supply  Co.,  Ltd.,  Montreal 
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For  every  argument  that  might  occur  to  you  as  to 
the  efficiency  of  Columbia  Grafonolas  and  Columbia 
Records  in  your  store,  we  will  show  you  a  letter 
from  a  dealer  who  has  gotten  by  the  argument  stage 
and  has  the  proof  right  in  his  bank  book. 


( Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


ST.  LOUIS  DEALERS  NOW  WELL  PREPARED  WITH  STOCK 


Most  Houses  Have  Full  Lines  of  Machines  and 
— Koerber-Brenner  Co.'s  New  House  Organ- 


Records  on  Hand — Heavy  Deliveries  for  Jobbers 
Kieselhorst's  Experience  With  the  Columbia 


St.  Louis,  February  8. — The  first  of  this  month 
found  the  local  dealers  pretty  well  cleaned  up  on 
their  Christmas  deliveries  and  most  of  them  with 
practically  all  types  of  machines  in  stock  for 
sale.  The  shortages  remaining  were  chiefly  ma- 
chines for  special  design.  The  record  business 
for  January  is  reported  to  have  been  phe- 
nomenal. One  dealer  reports  that  his  sales  for 
January  will  match  those  of  an  ordinary  month 
although  he  had  very  few  machines  of  the  types 
that  his  trade  desire  to  sell  and  had  been  en- 
gaged most  of  the  month  in  putting  people  off. 

The  jobbers  report  heavy  deliveries  during 
the  month  to  them.  It  will  be  sometime  be- 
fore they  can  accept  new  orders  with  promise 
of  prompt  deliveries,  but  they  have  been  able 
to  catch  up  entirely  with  record  business  and 
are  making  practically  perfect  record  deliveries. 

The  Koerber-Brenner  Music  Co.,  Victor  job- 
bers, have  started  the  publication  of  a  house  or- 
gan under  the  name  of  "The  Kay  Bee."  The  text 
is  devoted  to  news  items  showing  the  expan- 
sion of  trade,  items  of  interest  to  the  Koerber- 
Brenner  clients  and  each  month  there  will  be  at 
least  one  article  that  will  be  directly  helpful  as 
to  methods  of  selling  or  stock  keeping.  Each 
month  this  company,  when  the  new  records  are 
distributed,  get  the  opinion  of  the  St.  Louis 
retailers  as  to  which  of  the  new  records  are 
going  to  be  the  best  sellers.  These  opinions 
are  sent  to  the  smaller  dealers  as  a  helpful  order- 
ing guide. 

L.  Nachman,  of  the  Silverstone  Music  Co., 
recently  made  a  trip  through  Illinois  to  assist 
dealers  in  demonstration  methods  and  to  ex- 
plain any  bothersome  mechanical  propositions. 

John  F.  Ditzell,  who  installed  the  Victor  de- 
partment for  the  George  B.  Peck  Dry  Goods  Co., 
in  Kansas  City,  three  years  ago  and  since  has 
been  in  charge  there,  arrived  February  1  to  take 


the  management  of  the  Famous  &  Barr  talking 
machine  department,  where  he  will  sell  both 
Victor  and  Edison  machines.  Miss  Vandeventer, 
who  has  been  in  charge  there,  retires  of  her  own 
volition  and  with  the  best  wishes  of  the  firm. 
Miss  Vanderventer  has  been  prominent  in  retail 
talking  machine  affairs  in  St.  Louis  for  a  num- 
ber of  years  and  has  won  high  regard  as  a  busi- 
ness woman. 

C.  W.  Burgess,  division  supervisor  for  Thos. 
A.  Edison,  Inc.,  has  been  spending  a  month  in 
this  territory. 

C.  R.  Salmon,  wholesale  manager  at  the  Co- 
lumbia warerooms,  says  that  the  volume  of 
orders  that  has  been  reaching  him  since  the  holi- 
days has  been  a  continual  surprise  and  he  is 
thoroughly  convinced  that  all  the  Columbia  deal- 
ers sold  out  for  Christmas.  J.  J.  Bennett,  who 
represents  the  company  east  of  the  Mississippi, 
and  E.  G.  Neighbors,  who  works  west  of  the 
river,  came  in  for  short  visits  after  the  holi- 
days. 

A.  G.  Barnes,  of.  El  Paso,  Tex.,  recently  with 
Jenkins  &  Son  there,  is  manager  of  the  Kiesel- 
horst  Piano  Co.  store  at  1007  Market  street, 
where  the  Columbia  line  is  carried.  This  store 
was  obtained  by  the  firm  with  a  view  of  making 
it  an  outlet  for  used  pianos.  But  after  E.  A. 
Kieselhorst  saw  the  proportions  of  the  holiday 
talking  machine  trade  at  his  main  store  at  1007 
Olive  street,  where  Victors  are  sold,  he  con- 
cluded to  put  the  Columbia  line  in  this  store. 

Aeolian  Hall  reports  much  interest  displayed 
in  the  art  machine  on  display  there.  Some  ex- 
cellent sales  of  these  high  priced  instruments 
are  anticipated.  The  regular  style  instrument 
shop  has  been  placed  in  good  shape  again  after 
the  record  breaking  holiday  business.  The  last 
months  were  notable  chiefly  for  the  heavy  rec- 
ord business. 


Manager  Irby  W.  Reid,  of  the  Columbia  ware- 
rooms,  promises  something  very  interesting  in 
the  near  future  on  co-operation  of  Columbia 
merchants.  He  has  some  ideas  working  out  that 
he  believes  will  be  a  startling  benefit  to  the  Co- 
lumbia dealers.  Wholesale  Manager  C.  R.  Sal- 
mon reports  unprecedented  orders  for  this  sea- 
son, due  chiefly  to  the  fact  that  many  dealers  sold 
out  during  the  Christmas  rush.  During  the  lat- 
ter part  of  January  the  deliveries  from  the  fac- 
tory came  at  an  apparently  alarming  rate  but  the 
order  file  was  so  large  that  the  warehouse  force 
disposed  of  them  without  the  least  trouble. 


RAISING  PRICES  IN  CANADA 

Announcement  of  Increases  on  Certain  Types  of 
Grafonolas  Sent  Out  by  Columbia  Grapho- 
phone Co.'s  Headquarters  in  Canada 


Toronto,  Ont.,  February  1. — The  Columbia 
Graphophone  Co.,  under  date  of  January  16, 
sent  to  all  Columbia  dealers  the  following  cir- 
cular: 

"Owing  to  the  increased  cost  of  materials, 
labor,  etc.,  we  are  obliged  to  raise  the  prices  of 
some  of  the  types  of  our  Grafonolas.  In  conse- 
quence the  numerical  designation  of  these  will 
also  be  changed.  The  following  types  will  be 
affected: 
Grafonola 

No.    20  will  become  No.    21,  list  price, 
"      45     "        "        "     50,  " 


SO 
100 
110 
130 
140 


S3, 
102, 
112, 
135, 
145, 


$21.00 
50.00 
53.00 
102.00 
112.00 
135.00 
145.00 


"These  prices  will  become  effective  Febru- 
ary 1,  1917. 

"We  are  having  printed  a  new  edition  of  our 
instrument  catalog,  showing  the  new  prices, 
which  should  be  off  the  press  within  the  next 
few  days.  Order  whatever  quantities  you  re- 
quire from  your  jobber." 


What  Dealers  Think  of  Andrews  Service 

Here  is  one  sample  of  many  letters  being  received  by  us  from  dealers: 

"W.  D.  ANDREWS,  Esq.,  Buffalo,  N.  Y. 
"Dear  Sir: 

"Enclosed  please  find  an  order  for  some  machines  and  records,  for  which  we  would  ask  you 
to  kindly  ship  at  your  earliest  convenience;  whatever  you  have  in  stock. 

"As  I  have  made  up  my  mind  to  buy  everything  in  Victor  Goods  from  you,  I  wish   you  would 
have  your  man  call  on  me  every  month. 

"The  change  that  I  made  last  August,  that  is,  I  quit  you  and  bought  in  ,  has  caused 

me  a  lot  of  trouble,  and  we  never  knew  when  to  let  well  enough  alone. 

"Hoping  you  will  ship  these  goods  as  soon "as  you  can,  I  beg  to  remain, 

"Respectfully  yours" 
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BUILT  ON  THE  UNIT  PLAN 

(Built-to-Endure) 

Sectional  Disc  Record  Cabinets 

A  speedy  system  for  filing  and  finding  any  make  or  thickness  of  Disc  Record.  A 
numbered  compartment  for  every  record.    Every  record  in  its  individual  compartment. 

EVERY  RECORD  ALWAYS  VISIBLE,  INSTANTLY  ACCESSIBLE 


A  Disc  Record  Section  contains  ninety  compart- 
ments. Each  compartment  will  accommodate,  with 
room  to  spare,  either  one  thick  record  or  two  thin  ones. 

The  compartments  are  numbered  consecutively  1 
to  90.  An  index  in  an  extra  compartment  to  the 
extreme  left  has  ninety  double  ruled  spaces  numbered 
1  to  90  to  accommodate  the  names  of  90  double  faced 
records.  Each  record  is  given  a  number  and  placed 
in  the  compartment  having  the  same  number.  Two 
sets  of  ninety  gummed  numbers  are  furnished  with 
each  index.  This  permits  a  double  faced  record  to 
bear  its  number  on  both  sides. 


No.  351  Art-Mission  Top 


No.  0328  Art-Mission  Disc  Record  Section 
for  ten  inch  records 


-<-«  No.  0328  Art-Mission  Disc  Record  Section 
for  ten  inch  records 


No.  0329  Art-Mission  Disc  Record  Section 
for  ten  and  twelve  inch  records 


No.  -357  Art-Mission  Base 


ONE  LOW  PRICE  for  HIGH  QUALITY  to  ALL  DEALERS 

Write  for  Descriptive  Matter  and  Prices 


CINCINNATI 
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Don't  wait  until  your  nearest  competitor  has  seen 
the  big  sales  there  are  in  Columbia  "Lazaro"  records 
before  you  start  pushing  them.  A  new  one— the 
famous  aria  from  "Faust"— in  the  March  Columbia 
Record  list  (out  February  20th.) 


(Write  for  "Music" Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

t  Woo  I  worth  Building,  New  York 


DELPHEON  LINE  IN  NEW  YORK 

Arrangements  Made  for  Jobbing  and  Sales  and 
Display  in  Metropolis — Sales  Manager  Gresser 
Tells  of  Plans — Announce  New  $75  Model 


R.  W.  Gresser,  sales  manager  of  the  Delpheon 
Co.,  Bay  City,  Mich.,  was  a  visitor  to  New 
York  recently,  and  while  here  consummated  ar- 
rangements whereby  the  Delpheon  line  of  pho- 
nographs will  be  handled  in  this  territory  by  a 
well-known  jobber.  Mr.  Gresser  also  took  the 
preliminary  steps  towards  establishing  a  Fifth 
avenue  sales  and  display  establishment  for  the 
Delpheon  line,  and  expects  to  carry  through 
these  plans  during  the  next  few  months.  He 
made  a  number  of  important  deals  for  the  han- 
dling of  these  products  in  the  East,  the  details 
of  which  will  be  announced  in  the  near  future. 
Mr.  Gresser  also  established  a  distributing 
agency  for  the  Delpheon  line  in  Buffalo. 

In  a  chat  with  The  World,  Mr.  Gresser  said: 
"Our  prospects  for  1917  look  very  good  indeed. 
We  supposed  that  the  first  part  of  this  year 
would  be  rather  slow  following  the  Christmas 
rush,  but  we  have  found  that  it  took  only  a  few 
days  in  which  to  start  the  demand  anew.  Our 
stock  was  practically  depleted  by  the  Christmas 
rush,  and  we  have  been  forced  to  work  night  and 
day  since  then  in  order  to  meet  the  already 
heavy  demand  for  our  line.  We  are  making 
every  effort  to  renew  our  stock  so  that  we  will 
be  able  to  meet  all  demands  promptly. 

"Our  new  $75  model,  which  will  be  known  as 
Model  '0/  is  now  ready  for  the  trade,  and  de- 
scriptive matter  will  be  sent  out  within  a  week 
or  two.  This  cabinet  will  be  finished  in  ma- 
hogany and  oak,  and  will  have  all  of  the  fea- 
tures that  have  made  our  line  so  popular. 
These  features  include  our  special  record  filing 
cabinet,  the  'Modunome,'  automatic  stop  and 
new  unit  removable  top  and  cover  and  the  bal- 
anced cover  support.  It  is  42  inches  high,  l7!/2 
inches  wide  and  20^2  inches  deep." 


SHELTON  ELECTRIC  CO.  EXPANSION 

The  Shelton  Electric  Co.,  New  York,  manu- 
facturer of  the  Shelton  electric  motor,  which  is 
attachable  to  any  lighting  circuit,  has  been  busy 
the  past  few  months  increasing  its  factory  facili- 
ties in  order  to  give  its  dealers  adequate  serv- 
ice and  co-operation  during  the  coming  year. 
W.  Gentry  Shelton,  president  of  the  company, 
has  been  spending  quite  some  time  at  the  fac- 
tory, and  has  succeeded  in  placing  the  output 
on  a  steady  up-grade  basis.  The  Shelton  elec- 
tric motor  which  interferes  in  no  way  with  the 
spring  motor  has  met  with  a  ready  sale. 


"When  I  bought  my  phonograph  I  had  an 
idea  that  we'd  save  money  by  hearing  good 
music  at  home." 

"Well,  didn't  you?" 

"Not  a  bit  of  it.  Every  time  we  get  a  record 
that  we  like  my  wife  is  never  satisfied  until  we 
have  gone  to  a  concert  or  the  opera  and  heard 
the  same  music  at  first  hand,  and  every  time  we 
do  that  she  hears  a  lot  more  music  she  wants 
records  of." 


THE  SPIRIT  OF  CO-OPERATION 

Forms  Basis  of  Interesting  Talk  by  J.  P.  Bradt, 
General  Manager  of  the  Columbia  Grapho- 
phone Co.,  in  Factory's  New  House  Organ 


"Working  Jointly  Together"  is  the  title  of  the 
following  interesting  contribution  by  James 
P.  Bradt,  general  sales  manager  of  the  Columbia 
Graphophone  Co.,  New  York,  to  the  "Tone- 
arm,"  the  new  house  organ  recently  issued  by 
the  members  of  the  Columbia  Co.'s  factory 
forces  at  Bridgeport,  Conn.: 

"I  believe  that  men  are  like  the  keys  of  a 
piano — you  can  get  music  or  discord  out  of  them 
according  to  the  way  you  play  upon  them. 
Therefore,  an  open  friendship  between  employer 
and  employe,  between  heads  of  departments 
and  the  staff  is  of  great  value  to  a  business.  It 
begets  a  loyalty  that  nothing  else  can. 

"About  the  happiest  feeling  a  manufacturer 
can  experience  comes  with  the  assurance  of  sup- 
port on  the  part  of  his  organization.  To  be 
backed  to  the  limit  by  your  organization, 
whether  it  be  manufacturing  or  selling,  makes 
you  not  only  happy  but  successful. 

"The  men  in  the  executive  offices  start  the 
new  year  in  a  very  happy  frame  of  mind.  The 
factory  contributed  wonderfully  to  our  pros- 
perity of  1916  and  our  prospects  for  1917  are 
alluring.  Nothing  can  interfere  with  our  prog- 
ress except  if  indifference  should  develop  in  our 
manufacturing  or  selling  organizations.  That 
is  unlikely. 


"I  believe  that  the  spirit  of  co-operation,  now 
so  much  in  evidence,  will  grow  even  stronger. 
It  is  truly  said  that  brain  service  can  be  bought; 
lip  service  can  be  hired;  physical  service  can  be 
contracted  for,  but  heart  service  is  the  kind  you 
pay  for  in  coin  of  appreciation  and  consideration. 
I  hope  that  our  company  may  be  entitled  to  and 
receive  heart  service — the  sort  that  throbs  with 
us — not  just  for  us — the  100  per  cent,  co-opera- 
tion. If  we  get  that  in  both  the  manufacturing 
and  selling  departments  the  great  things  accom- 
plished in  the  past  will  quickly  be  forgotten  in 
our  happy  contemplation  of  the  vastly  larger 
results  of  1917." 


WAS  FAMOUS  RECORD  COLLECTOR 


Eaton  S.  Drone,  formerly  for  twenty-four 
years  editor  of  the  New  York  Herald,  died  on 
February  2  at  his  home  in  Zanesville,  O.,  in  his 
seventy-sixth  year.  Mr.  Drone  was  a  man  of 
wide  intellectual  sympathies.  He  was  the  author 
of  a  number  of  works  on  copyright  and  constitu- 
tional law,  and  was  keenly  interested  in  music. 

Mr.  Drone  was  said  to  have  compiled  one  of 
the  most  complete  collections  of  waltz  music  in 
the  world,  and  in  more  recent  years  made  a  habit 
of  collecting  phonograph  records  by  noted  sing- 
ers the  world  over.  It  is  estimated  that  he  had 
over  five  thousand  rare  records,  which  is  prob- 
ably one  of  the  largest  private  collections  in  this 
country.  He  often  entertained  his  many  friends 
in  Zanesville  with  concerts,  and  on  many  occa- 
sions gave  recitals  for  charity. 


STRENGTH 

This  one  word  tells  why 
the  best  packing  cases  were 
named  "ATLAS,"  but  it 
does  not  tell  about  their 
freight  saving  qualities. 
Write  us  for  full  details. 


NELSON  &  HALL  CO. 

Montgomery  Center,  Vermont 
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HE  United  States  Patent  Office 
allowed  on  January  23d,  1917, 
a  patent  whose  claims  are  of 
immense  and  sweeping  im- 
portance. Patent  No.  121  3468.  awarded 
to  Victor  H.  Emerson  and  assigned  to 
the  Emerson  Phonograph  Co.,  Inc.,  firmly 
entrenches  the  Emerson  Phonograph 
Company  in  the  record  producing  field 
with  the  three  leaders. 

Under  the  terms  of  this  patent,  the  trade  now 
recognizes  that  Emerson  Universal  Cut  Disc 
Records  represent  a  new  type  of  sound  record. 

Before  Victor  H.  Emerson  conceived  this  epoch- 
making  improvement,  it  was  necessary  to  use 
different  records  for  different  machines,  or  to  apply 
devices  for  the  reproduction  of  music  on  hill-and- 
dale  or  lateral  cut  records.  The  Emerson  Universal 
Cut  Disc  Records  may  be  played  on  any  machine, 
with  the  exception  of  one  positive  feed  machine, 
which  requires  a  record  made  expressly  for  it,  or 
an  attachment. 


If  Victor  H.  Emerson  had  done  nothing  more  than 
invent  this  type  of  record,  he  would  have  created 
a  new  and  tremendously  valuable  improvement 
for  all  phonograph  users.  But  the  Emerson  Record 
is  made  at  a  price  which  brings  the  best  of  all 
schools  of  music  to  those  who  formerly  were  forced 
to  limit  the  size  of  their  record  libraries. 

The  Emerson  Company  has  grown  amazingly.  It 
is  now  the  third  largest  producer  of  disc  phono- 
graph records  in  the  world.  New  arrangements 
will  shortly  greatly  multiply  that  production. 


Fmereon  Record? 


7 
6 


Inch 
double  discs 


Inch 
discs 


25c 

10c 


Latest  Hits  by  the  Top- 
liners  of  the  Theatre 
and  C oncer t  Stages 


It  is  good  to  be  identified  with  the  Emerson 
Company  and  to  sell  Emerson  Universal 
Cut  Discs — the  25c.  and  I  Oc.  records.  It 
is  good  to  use  Emerson  advertising  provided 
for  your  use.  If  you  haven  I  already  ac- 
quainted yourself  rvith  Emerson  records,  send 
off  a  request  for  the  latest  bulletins,  hangers 
and  ideas. 


BOSTON  BRANCH 
453  Washington  Street 

PHILADELPHIA  BRANCH 
Widener  Bldg. 


Emereon  Phonograph  Company^ 

DEPT.  D.  3  WEST  35th  STREET 
NEW  YORK 


CHICAGO  BRANCH 
7  E.  Jackson  Blvd. 

SAN  FRANCISCO  BRANCH 
681  Market  Street 
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INVENTIONS 

We  should  like  to  hear  from  anyone  who  has  ideas 
for  new  specialties  for  (he  Talking  Machine  or  Music 
Store  Trade.  We  manufacture  a  id  put  specialties 
on  the  market.  Will  buy  on  Cash  or  Royalty  Basis. 
State   full  particulars. 

NATIONAL  COMPANY 

Also  NATIONAL  TOY  COMPANY 


273-279  Congress  St. 

.  BOSTON,  MASS. 
Illustration  shows  one 
of  our  products.  We 
want  more  good  special- 
ties either  of  a  Toy  or 
More  Practical  Nature. 


RAGTIME  RASTUS 

r  AT  ENTEO    MARCH    16.  1910 


NO  ADVANCE  IN  PRICES 

On  Trade-Marked  Goods  According  to  Report 
Just  Issued — What  L.  F.  Geissler,  General 
Manager  of  Victor  Co.,  Says  on  This  Subject 


ment,  was  contained  in  a  box  19  1.2  inches  by 
19  1.2  inches  by  I5y2  inches  and  the  weight  of 
the  same  was  55  pounds.  At  present  Victrola 
XI  is  the  Victor  Co.'s  best  $100  instrument.  The 
amount  of  lumber  used  in  its  manufacture  is 
41  1.2  feet.  When  packed  and  ready  for  ship- 
ment it  is  contained  in  a  box  48  inches  by  25 
inches  by  26  inches,  weighing  170  pounds.  Our 
present  day  instruments  are  very  highly  finished 
from  the  standpoint  of  cabinet  making  and  are 
superior  to  the  output  of  five  years  ago." 

M.  Dorian,  Columbia  Graphophone  Co.,  wrote: 
"In  spite  of  inflated  prices  for  raw  materials, 
increased  cost  of  marketing  products  and  cor- 
responding rise  in  retail  prices  of  unbranded 
goods,  Columbia  Grafonolas  and  Columbia 
records  have  been  maintained  at  the  standard 
uniform  price  while  the  quality  of  same  has  been 
steadily  upheld  or  enhanced." 


Has  the  influence  of  trade  marked  goods  been 
such  as  to  prevent  the  advance  in  prices  of 
branded  articles,  while  raw  and  unidentified 
products  have  "gone  kiting?"  Such  is  the  claim 
of  the  American  Fair  Trade  League,  after  a 
careful  inquiry  into  the  subject  by  Secretary 
Edmund  A.  Whittier. 

The  results  of  a  canvass  of  the  most  prominent 
manufacturers  in  the  country  was  given  out  last 
week  at  the  league  headquarters  in  New  York. 
The  canvass  was  not  confined  to  members  of 
the  organization,  in  which  retailers  numerically 
dominate  largely,  but  embraced  representative 
concerns  in  all  lines. 

Copies  of  letters  from  forty  leaders  in  the 
manufacturing  world  were  given  out  which  may 
be  summarized  as  follows:  Of  the  forty,  six 
have  raised  the  price  to  consumers,  and  thirty- 
four  have  not.  Ten  have  raised  the  price  to 
dealers  and  thirty  have  not.  Among  the  let- 
ters in  evidence  were  those  of  the  Victor  Talk- 
ing Machine  Co.  and  Columbia  Graphophone  Co. 

Louis  F.  Geissler,  general  manager,  Victor 
Talking  Machine  Co.,  wrote: 

"The  Victor  Co.  does  not  attempt  to  raise  its 
prices  when  opportunity  offers  nor  to  maintain 
them  unduly  high.  Even  were  it  so  foolish  to 
attempt  such  a  thing,  it  could  not  do  so  on  ac- 
count of  competition.  The  Victor  plan  of  dis- 
tribution can  only  accomplish  its  purpose,  which 
is  the  wide  distribution  of  Victor  products,  by 
fair  and  reasonable  methods,  and  the  compensa- 
tion obtained  can  only  be  fair  and  reasonable, 
it  being  perfectly  plain  that  too  high  prices 
would  stimulate  competition.  The  Victor  Co. 
frequently  reduces  its  prices  and  is  continually 
increasing  the  value  of  its  goods  without  in- 
crease in  the  price.  Up  to  1905  a  Victor  ten- 
inch  record  containing  one  selection  and  re- 
corded on  one  side  only  was  listed  $1.  The 
standard  price  now  is  75  cents  for  the  same 
grade  of  record  containing  two  selections,  one 
on  each  side.  Thus,  through  the  method  of  in- 
crease in  value,  a  reduction  in  price  of  266  per 
cent,  has  been  accomplished.  An  additional 
cost  of  6  per  cent,  through  the  enactment  of 
the  copyright  law  has  been  absorbed.  Compen- 
sation to  artists  has  also  increased  tremendously 
during  the  last  few  years.  The  ten-inch  black 
label  double-sided  record  is  the  substantial  part 
of  Victor  records  business.  Red  Seal  and  other 
more  expensive  records  are  priced  according  to 
the  cost  of  talent.  We  know  that  turnover 
will  decrease  as  prices  are  increased,  and  our 
aim  is  always  to  fix  the  lowest  possible  prices 
consistent  with  our  rule  to  maintain  the  highest 
quality.  The  Victor  Co.  is  now  marketing  at 
$15  retail  a  better  instrument  than  could  be  of- 
fered at  $40  at  the  time  of  its  incorporation  in 
1901.  In  1906  the  best  $100  type  of  Victor  was 
Victor  VI.  The  amount  of  lumber  used  in 
manufacturing  this  style  was  10  1.2  feet.  The 
instrument,  when  packed  and  ready  for  ship- 

BETTER  MUSIC 

"Williams"  Sounding  Board 

placed  under  record  on  any  disc  phono- 
graph. Price  $1.50.  Usual  discount  to 
dealers. 

O 


OPEN  ACCESSORIES  DEPARTMENT 

The  Crescent  Talking  Machine  Co.  Meets  De- 
mand for  Talking  Machine  Parts  by  Creating 
New  Department — In  Charge  of  Dr.  Faldl 
and  D.  Tauber 


The  large  and  increasing  demand  for  talking 
machine  parts  manufactured  by  the  Crescent 
Talking  Machine  Co.,  89  Chambers  street,  New 
York,  has  made  it  necessary  for  them  to  create 
a  separate  department  to  take  care  of  this  busi- 
ness. This  department  will  be  directly  in  charge 
of  two  of  the  most  thoroughly  experienced  and 
well-known  men  in  the  industry — Dr.  Rowland 
E.  Faldl  and  D.  Tauber. 

"Dr.  Faldl  is  an  authority  on  acoustics.  Among 
his  many  inventions  is  the  Rowland  sound  regu- 
lator which  has  met  with  such  success  in  the 
trade.  Mr.  Tauber  has  been  actively  identified 
with  the  talking  machine  industry  for  the  past 
seventeen  years  and  has  a  large  acquaintance 
both  here  and  abroad.  With  this  leadership  the 
success  of  the  department  is  assured. 

Practically  every  part  needed  in  a  talking 
machine  will  be  sold  by  the  accessories  depart- 
ment of  the  Crescent  Talking  Machine  Co.  The 
Playsall  attachment,  which  this  firm  produces, 
has  been  in  heavy  demand  during  1916,  and  1917 
is  expected  to  greatly  surpass  last  year's  record. 


PATHE  FRERES_NEW  OFFICES 

Moved  From  29  West  Thirty-eighth  Street,  New 
York,  to  Grand  and  Flushing  Avenues,  Brook- 
lyn— Affords  Needed  Room 


The  general  offices  of  the  Pathe  Freres  Pho- 
nograph Co.  are  being  moved  from  29  West 
Thirty-eighth  street,  New  York,  to  the  com- 
pany's new  seven-story  building  at  Grand  and 
Flushing  avenues,  Brooklyn,  N.  Y.  The  re- 
cording laboratory  will  be  continued  at  the 
New  York  address  for  the  present.  For  the 
past  year  the  Pathe  Freres  Co.  has  been  badly 
handicapped  by  lack  of  adequate  space. for  the 
general  offices,  and  the  company's  remarkable 
growth  made  a  change  absolutely  imperative. 
In  its  new  building  the  various  departments 
will  have  plenty  of  room  for  expansion,  al- 
though there  is  evefy  indication  that  - the  orig- 
inal space  allotted  the  respective  divisions  will 
be  found  too  small  by  next  fall. 


IMPORTANT  COLUMBIA  MOVE 

Cincinnati  Symphony  Orchestra,  Dr.  Kuhnwald, 
Conductor,  to  Make  Columbia  Records 


B.  WILLIAMS  CO. 

iFATTI.F.  t?WBt  «  WASH..  U.  S.  A. 
^ManafacturersZSash  and  Doors*Z 


G.  C.  Jell,  manager  of  the  recording  labora- 
tories of  the  Columbia  Graphophone  Co.,  New 
York,  stated  this  week  that  the  Cincinnati  Sym- 
phony Orchestra  had  been  added  to  the  fast 
growing  list  of  exclusive  Columbia  recording 
artists  and  orchestras. 

This  orchestra,  which  is  under  the  leadership 
of  Dr.  Ernst  Kuhnwald,  is  one  of  the  most 
popular  in  the  country,  and  includes  among  its 
members  artists  of  exceptional  ability.  The 
first  Columbia  records  by  the  Cincinnati  Sym- 
phony Orchestra  will  be  announced  in  the  near 
future,  and  should  be  accorded  a  hearty  recep- 
tion by  music  lovers  throughout  the  country. 


Are  You 
Handling  the 

Shelton 
Motor  ? 


SHELTON  ELECTRIC  MOTOR 

Immediate  Deliveries 

We  have  increased  our  factory  facili- 
ties to  handle  the  demand  for  the 
Shelton  Electric  Motor,  and  are 

now  ready  to  make  prompt  deliveries. 


The  Shelton  Electric  Motor  is 

simply  placed  against  the  turntable, 
and  does  not  require  even  the  turning 
of  a  screw.  It  does  not  interfere 
with  the  spring  motor  in  any  way,  but, 
on  the  contrary,  saves  the  spring. 
Either  motor  may  be  used  as  desired. 
Made  for  any  lighting  circuit.  In- 
stantly attached  and  is  not  affected 
by  fluctuation  of  current. 

Write  for  our  Special 
Agency  Proposition 

Shelton  Electric  Co. 

30  East  42nd  Street,  NEW  YORK 
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The  Trade  In  Philadelphia  And  Locality 


Philadelphia,  Pa.,  February  8. — It  seems 
strange,  but  it  is  nevertheless  true,  for  all  the 
dealers  make  the  statement,  that  January  was 
the  best  month  they  have  ever  had.  The  fac- 
tory got  machines  through  to  the  extent  that 
they  were  able  to  make  fairly  good  deliveries, 
and  the  jobbers  and  retailers  were  able  to 
fill,  to  almost  a  hundred  per  cent.,  the  orders 
they  had  on  hand,  many  of  which  were  on  file 
for  a  considerable  time. 

The  record  business  in  January  was  phenom- 
enal. Many  machines  were  sold  during  the  holi- 
day period.  They  were  a  novelty  in  thousands 
of  homes  in  Philadelphia.  They  must  have  new 
records.  They  spend  much  of  their  Christmas 
money  in  this  way,  as  well  as  other  money  they 
have  in  hand  not  to  put  to  necessary  use. 

All  the  dealers  report  that  they  entered  Feb- 
ruary, the  first  spring  month,  with  assurance  of 
the  continuation  of  such  business  as  tliey  en- 
joyed in  January;  probably  not  to  the  same  ex- 
tent, but  at  least  to  carry  February  beyond  any 
previous  year. 

F.  D.  W.  Connelly  Manager  of  Sonora  Store 

The  Sonora  Co.  is  very  well  satisfied  with  the 
amount  of  business  it  has  done  in  the  few 
months  since  it  came  to  Philadelphia.  A  new 
manager  is  in  charge,  F.  D.  W.  Connelly,  who 
has  had  much  experience  and  already  recog- 
nized success.  He  was  formerly  with  the  Vic- 
tor talking  machine  department  of  William 
Knabe  &  Co.,  New  York.  He  was  very  suc- 
cessful there,  and  will  no  doubt  be  equally  so 
here.  He  has  been  in  the  talking  machine  busi- 
ness about  twelve  years.  Joseph  S.  Lynch,  the 
former  manager,  has  gone  to  the  Broadway 
store  of  the  Sonora  in  New  York.  Mr.  Con- 
nelly was  also  connected,  for  a  considerable 
time,  with  the  firm  of  Fulton,  Driggs  &  Smith 
Co.,  Waterbury,  Conn.  He  is  a  cousin  of  the 
recent  candidate  for  the  presidency,  Hon. 
Charles  E.  Hughes.  L.  S.  McCormack,  the 
general  sales  manager  of  the  Sonora  Corp.,  was 
in  Philadelphia  several  days  last  week. 

Mr.  Connelly  states  that  business  has  been  ex- 
ceptionally fine,  and  far  beyond  expectation  to 
the  corporation,  and  surprising  for  a  store  of  the 
"high-brow"  character  of  the  Sonora.  The  So- 
nora Building  in  Philadelphia  is  not  yet  entirely 
completed,  but  it  will  be  in  ten  days.  They 
have  a  full  line  of  stock  here  from  the  $1,000 


Supreme,  to  the  little  portable  Sonora  in  the 
form  of  a  traveling  bag.  George  E.  Bright- 
son,  the  president  of  the  corporation,  is  ex- 
pected in  Philadelphia  this  week. 

Buehn  Co.'s  Fine  Record 
Louis  Buehn,  of  the  Louis  Buehn  Co.,  reports 
the  biggest  business  in  January  the  company 
has  ever  had.  The  record  business  for  January 
was  greater  than  the  company's  total  business 
for  the  same  month  of  last  year.  The  machine 
shipments  are  still  unsatisfactory,  and  the  Victor 
factory  has  also  "skidded"  a  bit  on  its  record 
business,  particularly  on  some  of  their  best  sell- 
ing records.  "But  in  spite  of  that,"  Mr.  Buehn 
says,  "we  had  this  marvelous  record  business, 
owing  to  the  excellent  condition  in  which  we 
have  kept  our  stock  all  fall  and  winter.  I 
look  for  a  continuation  of  business  for  an  in- 
definite period.  On  the  machine  situation  I  do 
not  think  we  will  see  any  better  condition  than 
right  now  as  far  as  stock  is  concerned,  all  the 
year." 

Mr.  Todd,  Victor  dealer  at  1306  Arch  street, 
has  added  a  couple  more  soundproof  rooms 
to  his  already  large  establishment,  and  has  been 
doing  a  very  good  business. 

Edison  Dictating  Machine  Popular 

The  Edison  Dictating  machine  business  in 
Philadelphia  in  January  was  the  biggest  busi- 
ness ever  done  in  Philadelphia  is  the  report  at 
the  warerooms.  They  expect  this  to  be  the  big- 
gest year  they  have  ever  had.  So  popular  is 
the  Edison  becoming  here,  with  the  new  devices 
constantly  being  added,  that  every  sale  sells 
half  a  dozen  more  machines,  and  they  expect 
to  do  a  wonderful  business  just  as  soon  as  they 
have  sufficient  of  the  new  electric  recording  ma- 
chines on  hand  that  they  can  push  them. 
Among  some  of  the  large  firms  they  sold  in 
January,  in  addition  to  dozens  of  other  firms 
who  are  making  a  first  installment,  are:  the 
Railway  Audit  &  Inspection  Co.,  the  Philadel- 
phia Rapid  Transit  Co.,  the  E.  B.  Leaf  Co.,  and 
the  Cutler  Hammer  Co. 

Had  Their  Biggest  Day 

On  Saturday,  January  27,  H.  A.  Weymann  & 
Son  had  the  biggest  day  they  ever  had.  From 
morning  to  night  the  store  seemed  to  be 
thronged  with  record  purchasers,  and  many  ma- 
chines were  sold.  They  have  been  compelled 
to  put  on  several  new  men  in  their  talking  ma- 


chine department.  They  are  having  most  at- 
tractive window  displays  at  their  new  store,  in 
which  the  Victrola  figures  prominently. 

H.  S.  Zeigler,  manager  of  the  retail  depart- 
ment of  the  Heppe  talking  machine  department, 
was  home  sick  for  a  week  with  a  heavy  cold,  but 
has  returned  again  to  the  store. 

Remodeling  Penn  Building 

The  Penn  Phonograph  Co.  have  started  to 
remodel  their  entire  building,  the  improvements 
to  include  the  installation  of  a  most  complete 
lighting  system.  The  business  of  the  company 
during  January  was  most  satisfactory,  and  is 
expected  to  remain  good  right  through  the 
spring.  Mr.  Barnhill,  of  the  company,  has  been 
home  ill  for  about  a  week  with  a  heavy  cold,  but 
was  much  improved  according  to  last  reports. 
Blake  &  Burkhart  Expansion 

Blake  &  Burkhart  are  going  after  business  very 
hard,  and  are  meeting  with  very  good  success 
with  the  Edison.  They  have  received  a  num- 
ber of  shipments  recently  which  places  them  in 
very  good  shape,  and  they  have  assurance  from 
the  factory  that  b*y  the  first  of  March  they  will 
be  able  to  keep  on  hand  constantly  a  full  line 
of  records.  They  had  a  satisfactory  January 
business,  not  only  in  their  talking  machine  de- 
partment, but  also  with  pianos.  W.  W.  Fiss 
has  been  made  manager  of  their  piano  depart- 
ment. He  has  had  considerable  experience  in 
this  line,  having  been  connected  with  the  Wana- 
maker  and  Heppe  stores.  Arnold  Somlyo,  rep- 
resenting the  Baldwin  piano,  was  in  Philadelphia 
last  week  and  spent  several  days  here  with  the 
Blake  &  Burkhart  firm  who  recently  undertook 
the  handilng  of  the  Baldwin. 

Returns  From  Southern  Trip 

Walter  L.  Eckhardt,  head  of  the  Pennsylvania 
Talking  Machine  Co.,  has  just  returned  from  a 
three  weeks'  trip  spent  in  the  South.  He  visited 
most  of  the  large  cities  in  the  Southern  States, 
including  Atlanta,  Savannah,  Birmingham,  Chat- 
tanooga, Jacksonville,  and  had  a  tryout  on  the 
famous  golf  links  of  Belleair.  He  was  highly 
gratified  with  his  trip  and  says  he  believes  his 
firm  is  doing  50  per  cent,  of  the  business  in  that 
section.  He  says  he  believes  the  South  is  com- 
ing into  its  own,  for  every  city  he  visited  it  was 
a  revelation  to  him  to  see  the  improvement 
that  has  been  made  in  the  past  few  years.  At- 
lanta gave  his  firm  a  little  better  than  100  per 
cent,  in  1916,  and  he  is  looking  for  a  still  greater 
increase  in  1917.  The  firm  added  a  great  many 
new  accounts  in  the  South  in  January,  and  they 
are  getting  their  stock  through  in  such  a  shape 
that  they  have  no  fear  but  that  they  will  be 
well  able  to  take  care  of  all  of  their  trade. 

TEN  COMMANDMENTS  OF  PUBLICITY 

Frank  Stockdale,  secretary  of  the  National 
Educational  Committee  of  the  Associated  Ad- 
vertising Clubs,  uses  a  chart  in  his  lectures  to 
business  men  which  he  has  entitled  the  "Ten 
Commandments  of  Advertising,"  which  were 
prepared  particularly  for  retailers.  The  "com- 
mandments" are  as  follows: 

1 —  Thou  shalt  first  play  square  with  every 
man. 

2 —  Thou  shalt  seek  to  make  customers — not 
merely  sales. 

3 —  Thou  shalt  know  thy  merchandise. 

4 —  Thou  shalt  shun  generalities  and  tell  the 
news  of  thy  business. 

5 —  Thou  shalt  not  eternally  cry  "bargain"  in 
the  market  place. 

6 —  -Thou  shalt  neither  choose  nor  abuse  thy 
competitors. 

7 —  Thou  shalt  know  of  a  verity  who  reads 
thy  message  and  consult  with  those  who  sell 
thee  space. 

8 —  Thou  shalt  change  thy  copy  regularly  and 
often. 

9 —  Thou  shalt  advertise  the  goods  that  pro- 
duce profits. 

10 —  Thou  shalt  not  imitate — be  thyself. 


SERVICE 

Service  in  the  broadest  sense,  as  applied  to  the  talking 
machine  business,  not  only  includes  prompt  and  effi- 
cient attention  to  your  orders  and  requirements,  but 
a  conservation  in  the  distribution  of  Victor  machines 
and  records  to  dealers  in  the  territory  or  section  in 
which  the  Jobber  is  located. 

The  efficient  plan  of  distribution  which  at  present 
characterizes  our  Victor  Service,  and  which  will  con- 
tinue, is  a  thing  of  vital  import  to  the  Victor  dealers 
during  the  present  stringency  of  machines. 

Penn  Phonograph  Co. 

PIONEERS  IN  VICTOR  SERVICE  ESTABLISHED  1898 

17  So.  Ninth  St.,  PHILADELPHIA 
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"INVESTIGATE" 
YOUR  OWN  STORE 

FIND  OUT  for  yourself  why  your 
record  sales  do  not  gain  faster. 
Overhead  expense  goes  on  regardless  of 
sales,  so  your  profits  grow  BIGGER 
in  proportion  beyond  a  certain  point 
with  each  record  sold. 

Are  you  forgetting  this  feature?  Is  your  stock 
too  small?  Are  you  out  of  called -for  numbers? 
Are  your  salesmen  record-enthused?  Is  your  service 
co-operating  with  you? 

The  Louis  Buehn  Co. 

PHILADELPHIA 

Offers  exceptional  specialized  Record  Service, 
Every  Victor  Record  is  HERE  for  you.  You  can- 
not order  too  many.  You  can  "pick"  here  and 
there,  and  our  stock  SUPPLIES  every  one. 

Every  shipment  is  complete  and  quick.  Our 
business  is  EXCLUSIVELY  WHOLESALE  and 
every  facility  at  our  command  is  for  your  interests. 

So  do  some  "investigating'''  on  your  own  hook, 
and  remember  that  "  every ,  little  record  profit  added 
to  what  you  have,  makes  a  XVII  bank  account.  " 


BUEHN  SERVICE 
on  VICTOR  RECORDS 
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IMPROVEMENTS  IN  ERIE  STORE 


E.  L  GINSBURG  GENERAL  MANAGER 


Winter  Piano  Co.  Now  Has  Nearly  a  Dozen 
Booths  for  Demonstration  of  Victrolas  and 
Records — Miss  Mae  Kelly  in  Charge 


Erie,  Pa.,  February  6. — The  Winter  Piano  Co. 
has  made  several  improvements  at  its  store. 
The  Victor  record  department  is  on  the  first 
floor  and  contains  six  booths,  for  the  sale  of 
records.  There  is  one  machine  in  each  booth. 
There  are  also  five  booths  in  the  basement, 
where  the  machines  are  displayed.  The  interior 
of  the  booths  is  of  white  enamel.  Tastefully  ar- 
ranged wicker  furniture  and  a  satisfactory  light- 
ing system  are  other  features.  Mahogany  doors 
give  the  booths  a  substantial  appearance.  Miss 
Mae  Kelly,  a  competent  sales  person,  is  in 
charge  of  the  department. 


Milwaukee,  Wis.,  February  6. — Edward  L. 
Ginsburg  has  been  appointed  general  manager 
of  the  Pathephone  Co.,  of  Wisconsin,  185  Fourth 
street,  Pathe  distributors.  Mr.  Ginsburg  was 
sales  manager  "of  the  company  for  two  months, 
and  was  so  successful  that  he  was  promoted  to 
the  post  of  general  manager.  He  is  well  versed 
in  the  wholesale  and  retail  divisions  of  the  talk- 
ing machine  industry,  having  been  associated 
with  Landay  Bros.,  New  York,  Victor  distrib- 
utors. 


A  certificate  of  incorporation  has  been  issued 
to  the  Electric  Phonograph  Corp.,  of  Wilming- 
ton, Del.,  for  the  purpose  of  manufacturing 
talking  machines  and  records.  Capital,  $1,250,- 
000. 


'Reanimating"  Through  the  New 
Wonderful  "Modunome" 


Far  More  Than  a  Phonograph 

THE  NEW  DELPHEON  and  the  WONDERFUL  "MODUNOME," 
through  its  magic-like  silken  cord,  transmit  your  own  personal  feelings 
to  every  strain  of  music  coming  from  the  instrument.  You  can  really 
"play"  it;  your  own  personality  finds  expression  in  the  harmonies 
that  the  Delpheon  sends  forth.  A  touch  of  your  finger  on  the  silken 
cord  of  the  "Modunome,"  from  where  you  sit,  enraptured,  modulates, 
instantly  or  gradually,  stirring  volume  to  soft,  distant  melody.  YOUR 
personality  is  there. 

THEN,  TOO,  THE  DELPHEON  has  an  improved  filing  cabinet 

which  gives  quick  and  easy  access  to  every  record ;  it  has 
a  simple  automatic  stop  that  works,  an  automatic  cover  sup- 
port and  a  new  and  distinctive  unit  motor  board  and  cover 
that  is  instantly  removable.  It  is  also  the  only  cabinet  with 
a  solid  veneered  motor  board  and  cover  top. 

Truly  It  Is 

"The  Phonograph  With  an  Individuality" 

THERE  ARE  MANY  good  phonographs  before  the  public, 
some  of  them  long  established,  but  the  DELPHEON  alone 
Four  Models  fills  a  distinct  void  left  by  these  and  created  by  those  who 

Priced  from  want  an  instrument  that  is  complete  in  itself  —  not  just 

$75  to  $150  a  machine. 

DEALERS:  The  opportunities  in  selling  the  Delpheon  are  self  evident.  In 
making  your  plans  for  1917,  arrange  to  have  the  Delpheon  on  your  floor  and 
benefit  from  the  wonderful  selling  points  that  are  built  into  this  instrument — 
features  that  not  only  overcome  competition,  but  CREATE  COMPETITION. 
Also  learn  about  our  liberal  local  advertising  plan. 

The  Delpheon  Company 


814  Boutell  Place 


Bay  City,  Michigan 


30,000  SIGNATURES  FOR  EDISON 

Citizens  of  St.  Louis,  Under  Direction  of  Mark 
Silverstone,  Pay  Unique  Tribute  to  Great  In- 
ventor on  His  Seventieth  Birthday 


St.  Louis,  February  10. — Mark  Silverstone,  of 
the  Silverstone  Music  Co.,  left  February  8  for 
Orar.ge,  N.  J.,  to  attend  the  birthday  party  of 
Thomas  A.  Edison  and  the  jobbers'  meeting, 
at  which  he  will  deliver  an  address  on  window 
dressing. 

But  the  chief  point  of  interest  in  Mr.  Silver- 
stone's  trip  is  entirely  apart  from  that.  It  is 
in  a  book  that  he  carried  with  him  which  con- 
tains the  signatures  of  more  than  30,000  residents 
of  the  St.  Louis  community  who  wish  Mr.  Edi- 
son many  happy  returns  on  his  seventieth  an- 
niversary. The  names  were  written  on  prepared 
sheets  of  paper  of  identical  size,  each  carrying 
printed  congratualtions,  there  being  about 
thirty  names  to  the  page.  All  were  bound  in 
a  handsome  volume  with  full  Morocco  cover, 
appropriately  lettered  as  a  birthday  greeting 
from  the  principal  city  of  the  "Show  You"  state. 

The  title  page  is  a  hand  lettered  sheet,  which 
shows  the  origin  of  the  unique  gift.  Following 
this  is  a  letter  from  Governor  Gardner  and 
Mayor  Keel,  each  of  whom  expresses  high  ad- 
miration for  the  wizard  of  electricity.  Then  fol- 
lowed a  sheet  entirely  filled  by  the  prominent 
officials  of  the  city.  Then  came  many,  many 
sheets  with  the  signatures  of  the  rank  and  file, 
with  the  Edison  machine  owners  especially  des- 
ignated. The  edges  of  the  signature  sheets 
were  trimmed  and  glided  by  the  -binder,  giving 
the  volume  a  handsome,  finished  appearance. 

The  idea  of  the  souvenir  originated  with  Mr. 
Silverstone,  and  while  the  carrying  out  of  the 
plans,  and  the  many  details  toward  the  collec- 
tion of  so  many  names  entailed  much  work,  Mr. 
Silverstone  says  that  it  really  became  a  pleasure 
because  of  the  heartiness  with  which  most  per- 
sons, approached  entered  into  it.  Most  of 
them  really  welcomed  an  opportunity  to  send 
greetings  to  Mr.  Edison.  Among  the  interest- 
ing sheets  in  the  book  are  those  signed  by  mem- 
bers of  the  telegraphers'  union,  which  were  cir- 
culated by  an  Edison  owner.  The  signatures  are 
accompanied  by  the  more  or  less  symbol  fig- 
ures familiar  to  members  of  that  craft. 


BOSTON  BOOK  CO.  ENLARGES 


Record  Album  Manufacturers  Lease  Two  Ad- 
ditional Floors  for  Brooklyn  Plant 


The  Boston  Book  Co.,  Inc.,  Brooklyn,  N.  Y., 
recently  enlarged  their  factory  space  by  the  ad- 
dition of  the  two  upper  floors  at  their  present 
address,  103  Broadway,  that  city.  The  new  ad- 
ditions give  them  almost  the  entire  Englc  Build- 
ing, with  the  exception  of  the  first  floor.  The 
necessity  of  enlarging  has  been  felt  for  some- 
time and  with  the  contemplated  addition  of  a 
new  simple  indexed  record  file  to  their  output 
of  record  albums  there  was  no  room  for  further 
delay.  J.  M.  Alter,  president  of  the  company  in 
speaking  of  business  said:  "Although  there  has 
been  a  shortage  in  some  quarters  of  heavy  green 
paper  suitable  for  record  envelopes,  we  have  as 
yet  not  been  pressed  to  locate  any  of  that  sort  of 
stock  as  we  anticipated  the  shortage  and  have 
enough  of  the  heavy  green  paper  to  last  for  the 
next  eight  months." 


GEO.  J.  PURVIS  IN  CHARGE 

Geo.  J.  Purvis,  formerly  with  the  O.  K.  Houck 
Piano  Co.,  Memphis,  Tenn.,  is  now  in  charge  of 
the  talking  machine  department  of  the  Bry- 
Elock  Mercantile  Co.,  that  city,  succeeding  Geo. 
A.  Chopin,  who  has  joined  the  staff  of  Philip 
Werlein,  Ltd.,  New  Orleans. 


Iiliiili'lillilllllllllll!!1 
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A  certificate  of  incorporation  was  issued  last 
week  to  the  Radio  Talking  Picture  Corp.,  of 
Eddyville,  N.  Y.,  for  the  purpose  of  producing 
sound  records  synchronously  with  motion  pic- 
tures. The  capitalization  of  the  concern  is 
$250,000,  the  incorporators  being  L.  Ring,  W. 
E.  Lennon  and  W.  B.  Van  Size. 
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THE  BLISS  REPRODUCER 

FITS  ALL  MACHINES 

PLAYS 

ALL  MAKES  OF  RECORDS, 
WITH  GREATER  VOLUME, 
BETTER  TONE  QUALITY, 
CLEARER  ARTICULATION, 
LESS  SCRATCH  AND 
WITH  LIGHTER  NEEDLES 


than  any  "sound  box"  using  mica,  metal,  paper  or  cork. 

Bring  your  best  sound  box  and  favorite  record  and  make 
your  own  comparison. 

GREAT  OPPORTUNITY  FOR  THE  DEALER 

Write  or  call  for  demonstration. 

WILSON-LAIRD  PHONOGRAPH  CO., Inc. 

136  Liberty  Street,  New  York  City 


TRADE  PROMOTION  DEPARTMENT 

Started  by  Columbia  Co. — United  States  Man- 
ager Fuhri  Announces  Appointment  of  F.  K. 
Pennington — Is  Well  Qualified  for  Place 

W.  C.  Fuhri,  United  States  manager  of  the 
Columbia  Graphophone  Co.,  New  York,  has 
announced  the  appointment  of  Frank  K.  Pen- 
nington as  manager  of  trade  promotion,  a  de- 
partment which  will  co-operate  with  the  actual 
producers  of  sales — district  managers,  store  man- 
agers, dealers  and  salesmen. 

Mr.  Pennington  assumed  his  new  duties  the 
first  of  the  month,  and  is  at  present  organiz- 
ing a  corps  of  trained  sales  experts  who  will 
work  under  his  direction  and  carry  out  the  vari- 
ous ideas  which  will  be  included  in  the  service 
rendered  by  the  trade  promotion  department. 

Frank  K.  Pennington  was  associated  with  the 
Oliver  -Typewriter  Co.   for  twenty  years,  re- 


Frank  K.  Pennington 


signing  from  the  post  of  manager  of  the  New 
York  branch  to  accept  the  position  with  the 
Columbia  Co.  He  worked  in  practically  every 
division  of  the  Oliver  sales  force,  having  been 
successively  salesman,  assistant  manager  of  the 
St.  Louis  branch,  manager  of  the  St.  Louis  head- 
quarters, manager  of  the  Chicago  branch,  gen- 
eral field  manager  and  head  of  the  New  York 
division.  The  latter  post  is  considered  one  of 
the  most  difficult  in  the  Oliver  organization,  and 
the  goal  towards  which  every  member  of  the 
staff  aims.  Mr.  Pennington  has  made  a  study  of 
trade  promotion  from  every  angle,  and  with 
his  intimate  knowledge  of  the  general  commer- 
cial field,  will  be  in  a  position  to  render  invalu- 
able service  and  co-operation  to  every  member 
of  the  Columbia  organization. 

In  his  letter  to  the  Columbia  staff  announcing 
the  appointment  of  Mr.  Pennington,  Mr.  Fuhri 
calls  attention  to  the  fact  that  the  Columbia 
factory  capacity  has  been  doubled  and  that  the 
time  is  ripe  for  intensive  work  on  the  sales 
end  of  the  business. 

LEASE  NEW  WAREHOUSE 

The  firm  of  Cohen  &  Hughes,  Victor  talking 
machine  distributor  in  Baltimore,  Md.,  has  taken 
a  lease  at  225  West  Saratoga  street,  where  a 
three-story  brick  warehouse  costing  approxi- 
mately $18,000  will  be  erected.  The  building 
will  be  used  as  a  place  for  wholesale  dealing  and 
slora.ee. 

The  employes  of  the  Perry  B.  Whitsit  Co., 
Columbus,  Ohio,  were  entertained  last  week  at 
the- annual  banquet  given  by  the  concern  to  its 
clerical  and  sales  force.  The  affair  was  held  in 
the  Dutch  Room  of  the  Chittendon  Hotel.  The 
Perry  B.  Whitsit  Co.  is  the  Ohio  distributor 
for  the  Victor  Talking  Machine  Co.  They  are 
optimistic  over  the  business  outlook. 


TALKING  MACHINE  MEN  TO  MEET 

Local  Association  to  Hold  Monthly  Session  at 
Keen's  on  Wednesday,  February  21 


The  next  regular  meeting  of  the  Talking  Ma- 
chine Men,  Inc.,  will  be  held  at  Keen's  Chop 
House,  70  West  Thirty-sixth  street,  New  York, 
on  Wednesday,  February  21.  It  is  announced 
that  a  number  of  important  matters  will  come 
up  for  discussion  and  action,  and  it  is  hoped  to 
have  a  large  attendance. 

The  officers  of  the  association  were  particu- 
larly pleased  with  the  excellent  showing  made 
at  the  January  meeting,  and  believe  that  it  means 
much  for  the  development  of  the  association. 

As  usual,  a  luncheon  will  precede  the  meeting 
for  those  who  desire  to  partake.  The  luncheon 
hour  has  been  set  promptly  at  12.30,  and  the 
meeting  will  start  at  1  o'clock,  and  will  be  ad- 
journed promptly  at  3  p.  m.  for  the  convenience 
of  the  members. 


DATES  OF  THE  JOBBERS'  CONVENTION 

National  Association  of  Talking  Machine  Job- 
bers to  Hold  Annual  Meeting  at  Hotel  Tray- 
more,  Atlantic  City,  on  July  9,  10  and  11 

The  Arrangement  Committee  of  the  National 
Association  of  Talking  Machine  Jobbers  an- 
nounces that  the  next  annual  convention  of  that 
organization  will  be  held  at  the  Hotel  Traymore, 
Atlantic  City,  on  July  9,  10  and  11.  Atlantic  City 
has  always  been  the  favorite  convention  stamp- 
ing ground  of  the  talking  machine  men  and  it 
is  stated  that  plans,  are  now  being  laid  out  for 
a  program  of  business  and  entertainment  that 
will  surpass  even  the  most  brilliant  efforts  of 
former  years. 

The  Lyric  Talking  Machine  Co.,  South  Bend, 
Ind.,  has  been  incorporated  with  a  capital  stock 
of  $50,000  to  manufacture  and  deal  in  talking 
machines.  The  incorporators  are  Russell  W. 
Geyer,  Glenn  J.  Oare  and  B.  M.  Cox. 


VEECO 

The  Electric  Drive  of  Supremacy 

The  following  is  an  extract  which  is  found  in  practically  all  of  the  many  testimonials  this 
Company  has  received  in  praise  of  its  motors: — 

"The  Veeco  motor  has  given  great  satisfaction  and  no  trouble.  To  go  back  to  the 
spring  motor  now  would  be  to  add  work  to  pleasure;  as  it  is  always  ready  and  never  fails." 

The  only  way  we  can  convince  you,  unless  you  are  one  of  the  many  who  have 
already  contracted  with  us,  is  to  write  us  for  particulars  and  a  sample  motor. 

In  connection  with  the  Veeco  motor,  the  Vitraloid  turntable  which  we  furnish  is  in 
itself  a  great  asset  to  any  talking  machine  and  stands  out,  in  comparison  with  other  turn- 
tables as  our  motors  do  in  comparison  with  other  motors. 

We  also  supply  these  turntables  for  your  spring  motors. 

Veeco  motors  are  endorsed  and  sold  by  the  highest  electrical  authorities  in  the 
U.  S.  A.  and  endorsed  and  adopted  by  many  of  the  leading  manufacturers  now  engaging 
in  the  talking  machine  industry. 

Prompt  service  and  a  two  year  guarantee  back  up  our  products. 

THE  VEECO  COMPANY 

248  Boylston  Street  Boston,  Mass. 
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UNICO  SYSTEM 

Will  Be  Your 

Ultimate  Selection 
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UNICO 

Demonstrating 
Rooms 

Record  Racks 
Record  Counters 

Musical  Instrument 

Gases 

Sheet  Music  Racks 

Window  Backs 

Fixtures 
and  Decorations 
Excel  from  every 
standpoint 


Unico  Design  No.  3 


A  Typical  L 


UNICO  EQUIPMENT   -   Why  You  Should  Install  It   ■    UNICO  EQUIPMENT 

Construction     Patented  sectional  elastic  sound  insulating  Units  can  be  rearranged  in  size,  plan  or  location  without  delay  or  ex- 
pense as  often  as  desired. 

Wide  selection  of  designs  carried  in  stock  at  all  times.  Special  Period  Designs,  Adam,  Hepplewhite,  Empire. 
Colonial,  Louis  XV,  Louis  XVI. 

Immense  stocks  of  Unico  Rooms,  Racks  and  Counters  enable  us  to  make  Quicker  Delivery  anywhere  than  can 
be  secured  locally. 

Unico  Production  is  sufficiently  large  to  enable  us  to  reduce  Labor  and  Material  Costs  to  a  minimum.  Unico 
Prices  are  Moderate. 


Design 
Delivery 
Cost 
Service 
Planning 
Quality 
Efficiency 


From  first  advice  as  to  your  requirements  until  installation  of  your  Equipment  Unico  Service  is  of  Uniform  De- 
pendability— It  more  than  satisfies. 

Our  Experience  in  Planning  Thousands  of  Talking  Machine  and  Piano  Departments  enables  us  to  develop  a 
money-making  Department  for  you. 

Unico  Products  are  of  highest  Quality  throughout,  selected  materials,  skilled  labor  and  most  approved  methods 
prevail  in  every  detail. 

Maximum  Results  from  Minimum  Expenditure.  Maximum  Capacity  from  Minimum  Space.  Maximum  Profit 
from  Minimum  Investment. 
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UNICO  SERVICE 

Covers  the  Entire 

United  States 


UNICO 

Equipment  covers 
any  requirementj 
from  a  Single  Room 
or  Fixturer*to 
A  Complete  Store 
or  Department 


No  order  too 

small  for 
Prompt  Service 


No  contract  too 

large  for 
Unico  facilities 


retaliation 


French  Grey  Enamel 


UNICO  SERVICE 


What  It  Is  and  How  to  Use  It 


Cnico  service 


Unico  Products  are  characterized  by  their  Superior  Finish.  In  addition  to  all  Standard  Finishes,  Enamel  or  other 
Special  Finishes  without  Extra  Cost. 

Constructed  for  Life-Long  Service  and  readily  adaptable  to  any  changed  requirements  Unico  Products  have  a 
permanent  value. 

We  prepare  plans  and  specifications  for  Talking  Machine,  Record,  Piano,  Sheet  Music  and  Musical  Instrument 
Departments- 
Providing  Maximum  Capacity  and  Efficiency  in  the  space  available. 

A  rough  diagram  of  your  space,  specifying  size  of  stocks  carried,  present  equipment,  preference  as  to  finish  and 
other  general  information. 
We  will  promptly  submit  plans  and  suggestions  for  your  consideration. 

Without  Obligation     other  than  the  return  of  the  plans  to  us  in  the  event  of  our  proposal  for  the  work  not  being  accepted. 


Finish 
Economy 
Without  Charge 

Send  Us 


Literature 
Upon  Request 


THE  UNIT  CONSTRUCTION  COMPANY 

12M31  South  Thirty-First  Street 
PHILADELPHIA,  U.  S.  A. 


Write 
To -Day 

 r 


r 
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NATIONAL  CHAMBER  ELECT  OFFICERS  EDISON  AMBEROLA  FEATURED  ATTRACTIVELY  IN  ATLANTA 


R.  Goodwyn  Rhett  Again  Heads  Chamber  of 
Commerce  of  the  United  States 


Washington,  D.  G,  February  5. — R.  Goodwyn 
Rhett,  of  Charleston,  S.  G,  has  been  re-elected 
president  of  the  Chamber  of  Commerce  of  the 
United  States,  following  the  fifth  annual  meet- 
ing of  that  organization  held  in  Washington 
recently. 

Other  officers  of  the  National  Chamber  have 
been  re-elected  as  follows:  Harry  A.  Wheeler, 
of  Chicago;  John  H.  Fahey,  of  Boston,  and 
A.  B.  Farquhar,  of  York,  Pa.,  honorary  vice- 
presidents;  Samuel  McRoberts,  of  New  York 
City,  vice-president;  and  Joseph  H.  Defrees,  of 
Chicago,  vice-president  and  also  chairman  of 
the  executive  committee. 

John  Joy  Edson,  of  Washington,  has  been 
re-elected  treasurer.  The  newly  elected  officers 
are:  Hon.  Charles  Nagel,  of  St.  Louis,  honor- 
ary vice-president,  and  Willis  Booth,  of  Los 
Angeles,  vice-president. 


Atlanta,  Ga.,  February  5. — An  excellent  example 
of  modern  showroom  and  store  arrangement  is 
offered  in  the  retail  establishment  of  Phono- 


are  very  large.  The  accompanying  photograph 
gives  a  view  of  the  Edison  Amberola  salesroom 
of  Phonographs,  Inc.,  which  afforded  an  excel- 


CHANGE  NAMETO  DULCIPHONE 

The  Grand  Talking  Machine  Co.,  366  Adams 
street,  Brooklyn,  N.  Y.,  in  a  statement  issued 
to  the  trade  on  February  5,  advising  their  deal- 
ers of  a  change  in  the  name  of  their  phonograph 
from  the  "Grand"  to  "Dulciphone,"  state  as  fol- 
lows: 

"The  name  'Grand'  by  which  our  phonograph 
has  been  sold  for  the  last  twelve  months  never 
seemed  expressive  enough  to  us.  After  many 
months  we  have  selected  a  substitute — a  name 
that  seems  as  good  as  the  instrument.  It  comes 
from  'dulcet,'  meaning  sweet  and  pure,  and  we 
hope  that  our  dealers  will  find  the  'Dulciphone' 
phonograph  popular  with  their  clienteles  from 
every  standpoint.  We  are  taking  every  means 
to  protect  this  new  name  and  trade-mark."  - 

The  Grand  Talking  Machine  Co.  is  manufac- 
turing a  complete  line  of  machines,  ranging  in 
price  from  $15  to  $75,  and  has  made  extensive 
plans  whereby  their  dealers  will  be  furnished 
with  attractive  advertising-  material. 


Attractive  Edison  Amberola  Salesroom  of  Phonographs,  Inc.,  Atlanta,  Ga. 

graphs,  Inc.,  in  this  city,  which  devotes  par-  lent  idea  of  the  tasteful  and  characteristic  man- 
ticular  attention  to  the  Edison  Amberola  line,  ner  in  which  it  is  arranged  and  decorated  for  the 
and  whose  sales  in  both  machines  and  records     featuring  of  the  Amberola  line. 


VICTOR  RECORDS  FOR  EASTER 

Special  List  of  Over  Forty  Prepared  For  Use 
During  the  Easter  Season 


ing  Easter  records  well  in  advance  and  therefore 
effectively,  and  the  letter  is  accompanied  by  a 
list  of  over  forty  records  by  famous  artists  and 
organizations,  all  suitable  for  Easter. 


The  Victor  Talking  Machine  Co.  has  again 
taken  time  by  the  forelock  in  featuring  its  prod- 
uct, and  this  week  issued  a  special  circular  re- 
garding Victor  records  particularly  suitable  for' 
Easter,  which  falls  on  April  8.  The  circular 
letter  calls  attention  of  the  dealers  to  the  op- 
portunities that  present  themselves  for  featur- 


The  Houston  Music  Co.,  of  Houston,  Tex., 
is  holding  a  series  of  Victrola  concerts  at  its 
showroom  at  1010  Rusk  avenue,  which  have 
proven  very  successful. 


E.  M.  Reynolds  has  become  the  agent  in  the 
Canton,  111.,  district  for  the  Aeolian-Vocalion. 


ANNOUNCEMENT  OF  IMPORTANCE 

to  VICTOR  trade 
THE  NEW  &tatiy- Jf  tie  RECORD  FILING  SYSTEM 

IS  CAPTURING  THE  VICTROLA  OWNER  ON  SIGHT 

BECAUSE:  It  is  the  most  practical — efficient — durable — inexpensive 
filing  device  for  $75  and  $100  Victrolas  ever  placed  on  the  market. 

It  places  each  record  within  immediate  reach. 
Each  compartment  acts  as  an  individual  table. 
Records  protected  against  breakage,  dust  and 

warping. 
It  holds  50%  more  records. 
It  improves  the  appearance  of  the  Victrola. 
Built  of  80-lb.  Government  tested  fibre  board 
— it's  durable. 

DEMAND  BIG— PRICE  RIGHT— PROFIT  LARGE 


SPECIAL  ARRANGEMENT: 


We  have  agreed  to  ship  prepaid  direct  to 
each  dealer  (on  initial  order  only)  one  complete  Ready-File 
system  for  Victrola  XI  on  receipt  of  $4.00.  Mention  quantity 
circulars  wanted. 


"IT  FITS  VICTROLAS  X  AND  XI' 

Sold  Only  by 

Victor  Distributors  and  Dealers 


Jteabpjftle  Company 


INCORPORATED 

556  FARMERS  TRUST  BLDG., 


INDIANAPOLIS,  U.S.A. 
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DOEHLER  DIE -CASTINGS 

are  adapted  not  only  to  the  pro- 
duction of  tone  arms,  elbows,  sound 
boxes  and  various  talking  machine 
attachments,  but  as  indicated  by 
the  accompanying  illustration,  the 
entire  cabinet  may  also  be 
"DOEHLER"  DIE-CAST. 


BROOKLYN.  N.Y. 

NEWARK. N.J.        TOLEDO.  OHIO. 


'Doehler"  Die-Cast  Talking  Machine  Base 


KANSAS  CITY  DEALERS  AGREE  TO  CHARGE  INTEREST 

Prominent  Jobbers  Take  Lead  in  Bringing  About  New  Arrangement — Local  Columbia  Branch  Re- 
ports Big  Business  Increase — Car  Shortage  Causes  Trouble— Tone  Tests  Bringing  Results 


Kansas  City,  Mo.,  February  6. — The  most  not- 
able fact  regarding  the  local  trade  in  talking 
machines  is  that  all  Victrola  dealers  are  now 
charging  the  legal  rate  of  interest  on  term  sales. 
The  same  plan  is  being  followed  in  nearly 
twenty  cities  of  the  Kansas  City  district — every 
city  in  which  the  J.  W.  Jenkins'  Sons  Music  Co. 
has  a  retail  store. 

The  getting  away  from  deferred  payments  on 
which  no  interest  is  charged — the  dealer  carry- 
ing the  burden,  which  amounts  to  a  discount — 
is  the  result  of  two  years'  work  on  the  part  of 
A.  A.  Trostler,  manager  of  the  Victrola  de- 
partment of  the  Schmelzer  Arms  Co.  Mr. 
Trostler  finally  got  his  dealers,  and  many  in  the 
trade,  interested— and  convinced  them  that  they 
could  introduce  the  innovation,  for  the  talking 
machine  business,  without  detriment.  The  J. 
W.  Jenkins'  Sons  Music  Co.  had  been  co-oper- 
ating in  the  matter,  and  recently  at  a  conference 
between  Mr.  Jenkins  and  Mr.  Trostler,  the  for- 
mer announced  that  the  interest-charging  plan 
could  be  introduced  simultaneously  in  all  the 
company's  branches,  as  well  as  in  Kansas  City. 
Mr.  Trostler  had  been  working  especially  in  the 
towns  where  the  Jenkins  Co.  has  stores,  so 
as  to  have  co-operation  ready  when  the  time 
came.  The  date  set  was  February  1,  and  on  that 
day  the  charging  of  interest  began.  The 
Jenkins  Co.  is  a  large  distributor  of  Victrolas, 
and  probably  the  largest  retail  music  establish- 
ment in  the  Middle  West. 

It  has  been  quite  apparent  that  the  local  Co- 
lumbia branch  must  have  been  doing  a  good 
business,  and  reports  indicate  that  the  volume 
of  the  dealers  is,  in  fact,  maintaining  the  level 
of  the  holiday  trade.  The  co-operation  with 
dealers  provided  by  Manager  E.  A.  McMurtry, 
has  doubtless  been  an  important  factor.  One 
instance  of  this  is  particularly  interesting.  D. 
M.  Guthrie,  formerly  with  the  Grafonola  Co., 
of  Lincoln,  Neb.,  has  been  put  out  as  a  special 
representative.  He  recently  spent  a  few  days 
at  Salina,  Kan.,  where  he  directed  a  series  of 
concerts,   two  a   day,   for   the    Baier  Jewelry 


A  Semi- Permanent  Needle 

ADJUSTABLE 
TO  ALL  TONES 

A  long-felt  want  by  lovers  of 
the  talking  machine  realized 

We  hcVe  it  and  will  send 
sample  with  full  par- 
ticulars upon  receipt  of 

10  CENTS 
OLIVER  ALL  TONES 


18  New  Street 


(Patent  ylllowtd) 


Newark,  N.  J. 


Co.  The  company  used  large  space  in  the 
newspapers,  and  other  forms  of  advertising,  to 
exploit  the  instrument  and  the  events,  center- 
ing attention  entirely  on  the  Grafonolas,  and  the 
results  surprised  and  pleased  the  company. 

Car  shortage  has  been  a  serious  handicap  to 
the  E.  E.  Trower  Music  Co.,  distributors  of 
Pathe  at  Kansas  City.  The  company  is  work- 
ing on  Christmas  shipments — "Christmas,  1917, 
or  1918?"  was  asked;  "Christmas,  1915!"  was 
the  exaggerated  answer.  One  shipment  that 
started  from  New  York  January  8,  arrived  Feb- 
ruary 2 — and  the  dealers  were  waiting.  The 
company  is  having  nearly  as  much  difficulty 
getting  records  enough  for  the  demand,  as  ma- 
chines. No  travelers  have  been  put  back  on  the 
road  since  the  holidays,  though  a  few  dealers 
who  have  written  in  and  insisted  on  making  ar- 
rangements, have  been  accommodated,  and  have 
been  given  a  few  machines  to  make  a  showing 
pending  the  arrival  of  more  goods  to  sell. 

H.  A.  Yerkes,  district  manager  of  the  Colum- 
bia Co.,  from  Chicago,  was  in  Kansas  City  a 
few  days  recently,  arriving  from  a  tour  of  the 
Southwest. 

The  Columbia  branch  has  leased  another  stor- 
age room,  and  is  carrying  a  larger  stock  to  be 
able  to  meet  demands  promptly,  with  the  trade 
growing  so  rapidly.  The  company  now  car- 
ries stock  in  several  places,  getting  the  most 
available  and  convenient  locations  obtainable 
when  the  need  arose,  but  is  planning  a  cen- 
tralization. 

M.  M.  Blackmail,  manager  of  the  Edison  Shop, 
distributors  of  Edisons,  has  been  in  heavy  de- 
mand for  talks  on  selling  phonographs.  Some 
of  these  demands  are  from  dealer-conventions, 
such  as  that  in  Chicago  early  in  February;  but 
some  are  from  organizations  of  merchants,  who 
have  discovered  in  the  handling  of  phonograph 
sales,  a  good  example  for  any  business — and  in 
Mr.  Blackman,  an  excellent  source  of  informa- 
tion on  the  subject — especially  when  so  many  of 
th  rri  want  to  get  into  the  business  for  them- 
selves. One  of  the  occasions  for  a  talk  by  Mr. 
Blackman,  was  the  Merchants'  Short  Course  at 
Lawrence,  Kan.,  where  he  addressed  merchants 
from  Kansas  and  several  other  States. 

Tone  tests  have  been  making  a  big  hit  with 
the  public  in  the  Kansas  City  district,  and  five 
artists  of  the  Edison  Co.  have  been  busy  with 
dates.  The  holiday  season  was  a  good  one  for 
these  States;  but  seasons  haven't  anything  to 
do  with  it,  apparently.  On  the  evening  of  Feb- 
ruary 1,  W.  L.  Eschelman,  St.  Joseph  dealer  in 
Edisons,  presented  Christine  Miller  in  a  tone 
test,  with  the  usual  large  audience  of  wealthy 
and  artistic  people,  enthusiastic  over  the  per- 
formance. 

J.  R.  Spence,  for  the  past  two  years  with  E.  E. 
Trower  at  St.  Joseph  and  Kansas  City,  recently- 
assisting  in  the  retail  Pathe  sales  at  Kansas 


City,  is  homesick  for  Cleveland,  his  former 
home,  and  will  return  there  shortly. 

The  Famous  Furniture  &  Carpet  Co.  has  been 
doing  an  excellent  business  in  their  Columbia 
machines.  The  $75  machines  are  selling  best, 
in  fact,  a  large  rush  order  for  them  had  to  be 
sent  in  the  last  of  January. 

The  Jones  Store  Co.  has  been  doing  a  nice 
business  in  their  Victor  machines  lately.  One 
particularly  good  sale  was  that  of  a  spot  cash 
$250  machine  and  $35  worth  of  records;  a  farm- 
er with  money  in  his  jeans  happened  to  be  stroll- 
ing through  the  store  and  liked  the  looks  of  the 
manager,  the  machine,  or  both.  Jones'  are 
among  the  Kansas  City  dealers  who  have  de- 
cided to  charge  6  per  cent,  interest  on  machines 
bought  on  time. 

Mr.  Black  has  decided  opinions  on  sending 
out  on  approval,  and  is  opposed  to  the  practice. 
"Dealers  should  get  together  and  put  a  stop 
to  it.  Those  who  do  are  really  the  losers.  Even 
if  the  machine  is  returned  in  perfect  condition, 
the  prospective  customer  nine  cases  out  of  ten, 
will  buy  his  machine  from  another  house  which 
he  knows  does  not  send  out  on  approval!  He 
feels  that  if  he  bought  from  the  first  house,  he 
might  be  getting  a  second-hand  machine.  For 
instance,  I  live  at  a  hotel.  The  proprietor  was 
thinking  that  maybe,  in  many  moons  to  come, 
he  would  buy  a  machine.  Meanwhile,  he  had 
every  make  sent  out  on  approval  and  kept  it  as 
long  as  possible,  and  it  was  great  amusement 
for  the  guests.  Finally,  when  the  machine 
really  was  to  be  bought,  I  got  the  sale  because 
it  was  known  that  we  never  send  out  on  ap- 
proval!" 


Economy  is  a  good  thing,  but  there  are  lots 
of  ways  of  cutting  down  expenses  which  will 
not  result  in  economy. 


1.7.50 

200,«  10.00 
300  ,  *  12. 50 
500.<  15.  OO 


THESE  DESIGNS  APPEAR 
IN  GOLD  FACE  AND 
CAN  BE  QUICKLY  AND 
PERMANENTLY  APPLIED 
BY  ANY  DEALERS 


WE  WILL  PRINT  AND 
DELIVER  ,  POSTPAID, 


TRANSFER 
NAME-PLATES 


"Sold  By"  names  can  be  applied  on 
Talking  Machines,  Piano's.  Furniture, 
Sporting  Goods,  etc.  Printed  in  one 
to  three  lines,  size  not  to  exceed 
5^"x2K".  Outfit  for  transferring  in- 
cluded with  order.     Prompt  delivery. 

Mail  us  your  copy  and  check  to-day. 


Globe  decalcomanie  Co. 


TRA  NSFE RS  FOR 
■  EVSRY  PURPOSE 


Jersey  City,  N.  J. 
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THE  STAR  SALESMAN  TALKS  ON  VERACITY  IN  BUSINESS 

Some  Opinions  by  an  Expert  in  the  Talking  Machine  Trade  Showing  That  While  Questionable 
Business  Methods  May  Bring  Temporary  Success  Truthfulness  Is  Best  Policy  in  Long  Run 


We  were  dining  at  Flugler's.  The  atmosphere 
was  heavy  with  the  perfume  of  cut  flowers  in 
vases  on  the  tables,  with  the  aroma  of  Turkish 
coffee  and  filet  of  sole.  The  Hungarian  orches- 
tra was  playing  a  dance  air,  and  playing  it  re- 
markably well,  and  between  the  tables  several 
couples  were  dancing. 

While  drinking  in  the  scene  in  a  general  way 
with  the  enjoyment  that  comes  of  a  good  din- 
ner amid  pleasant  surroundings,  the  star  sales- 
man suddenly  called  my  attention  to  a  stately 
dark  woman  in  flaming  scarlet  followed  by  a 
youth  of  the  typical  Willie  boy  variety,  even 
to  his  tkiy,  waxed  moustache,  sauntering  to- 
ward the  table  nearest  ours.  They  were  an  in- 
teresting pair  and  my  gaze  lingered  upon  them 
as  they  seated  themselves  and  gave  their  order. 
I  could  but  note  that  the  lady's  figure  was  won- 
derfully attractive,  that  the  gown  enveloping  it 
like  a  glove  was  cut  daringly  low,  and  that  she 
was  a  ravishing  beauty. 

"What  do  you  think  of  her?"  my  companion 
asked  curiously. 

"She's  a  peach,"' I  answered  with  enthusiasm; 
then,  as  an  after  thought  I  added:  "She  cer- 
tainly has  all  her  goods  in  the  show  window, 
has-  she  not?" 

"You've  said  it;  she  has.  That's  Dolly  Van 
Peyster,  of  Phonographs  De  Luxe,  on  Culber- 
son street." 

"Not  the  woman  about  whom  that  romantic 
story  appeared  in  'The  Sun'  the  other  day?" 

"The  same." 

A  waiter  was  pouring  their  wine  by  now,  and 
her  bare  shoulder  was  very  near  the  face  of  the 
boy  as  she  leaned  gracefully  toward  him  in  ear- 
nest conversation. 

The  star  salesman  asked  another  question: 
"Did  that  article  in  'The  Sun'  sound  a  little 
shady  to  you,  or  not?  You  being  a  newspaper 
man,  should  be  able  to  digest  such  things  rather 
well." 

I  admitted  that  I  had  not  read  the  story  care- 
fully enough  to  draw  a  definite  conclusion  as  to 
its  authenticity,  and  asked  my  interrogator  what 
he  was  driving  at. 

He  took  a  clipping  from  his  card  case  and 
handed  it  to  me  across  the  table,  suggesting  that 
I  glance  over  it  hurriedly.  I  scanned  it  as 
follows : 

"The  Lady  and  the  Burglar 

"Young  man  is  saved  from  police  after  being- 
caught  red-handed  in  the  act  of  looting  a  phono- 
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graph  cabinet  of  some  almost  priceless  records. 

"Dolly  Van  Peyster,  the  celebrated  society 
woman  talking  machine  dealer  (being  in  trade 
is  one  of- her  many  fads)  holds  desperate  burg- 
lar at  pistol  point  until  police  arrive;  then  upon 
hearing  his  pitiful  story,  gains  his  release  from 
custody  and  employs  him  in  a  position  of  trust 
in  her  sumptuous  shop  at  1610  Culberson  street. 

"It  would  seem  that  Miss  Van  Peyster  is  a 
worthy  rival  of  Henry  Ford  when  it  comes  to 
taking  a  chance  with  criminals,  etc." 

There  was  a  great  deal  more  but  I  felt  that 
I  had  perused  enough  to  detect  a  false  note. 
"I  think  I  smell  a  mouse,"  I  said. 

"I  thought  you  would,"  remarked  my  compan- 
ion dryl}'.  "It  struck  me  the  same  way,"  he  con- 
tinued, "and  after  doing  a  little  detective  work 
of  my  own,  I  discovered  that  whole  adventure 
from  start  to  finish  was  a  fraud  worked  out  with 
the  idea  of  gaining  some  free  advertising.  The 
burglar  was  an  admirer  chained  to  her  will — 
that  is  he  with  her  now;  he  does  not  look  dan- 
gerous, does  he? — the  policeman  called  to  the 
house  to  make  the  arrest  was  fixed  -beforehand, 
and  when  the  scene  was  laid  to  the  very  best 
advantage,  a  reporter  was  sent  for,  and  presto! 
a  news  story  of  great  advertising-  value  at  prac- 
tically no  cost."  •  ^ 

"Women  who  had  never  heard  of  Phonograph 
De  Luxe  flocked  to  the  shop  in  swarms  just  to 
see  the  gallant  member  of  the  weaker  sex  who 
had  nerve  enough  to  hold  a  burglar  at  bay  with 
a  pistol,  and  magnanimity  enough  to  see  the 
good  in  him  and  give  him  a  job  after  the  show 
was  over.  It  was  a  clever  stunt  all  right,  and  it 
has  sold  a  good  many  machines  for  Miss  Van 
Peyster." 

"Do  you  mean  to  infer  then  that  questionable 
advertising  pays?"  I  inquired. 

"Positively  not!"  came  the  answer  sharp  and 
quick  as  the  crack  of  a  whip.  "One  of  these 
days  the  truth  will  out — a  newspaper  man  will 
publish  it,  and  then  where  will  the  lady  be? 
While  some  people  might  even  then  admire  her 
cleverness,  they  would  hasten  to  buy  their  goods 
elsewhere.  They  would  be  afraid  she  might  put 
one  over  on  them  as  she  did  the  reporter  from 
'The  Sun,'  you  see." 

"In  all  my  experience  as  a  dispenser  of  talk- 
ing machines,  I  hope  you  will  not  deem  me  ego- 
tistical when  I  admit  that  experience  to  be  vast, 
I  have  never  been  tempted  from  the  straight 
road  of  veracity, 
lllllllllll 


The  Old  Way 

J  OOKING  through  envel- 
ope  after  envelope  of  old 
and  new  records  trying  to 
find  the  selection  your  guest 
has  requested  and  very  often 
compelled  to  give  up  in 
disappointment  and  chagrin. 


The  Haag  Way 

VOUR  guest's  desire  is 
made  known.  Presto ! 
Touch  the  index  button,  the 
record  is  projected  into  your 
hand  and  is  played  just 
when  the  mood  demands  it. 


ILSLEY'S 


GRAPHITE  PHONO 
SPRING  LUBRICANT 

llsley's  Lubricant  makes  the  Motor  make  good 

Is  prepared  in  the  proper  consistency,  will  not  run  out,  dry  up,  or 
become  stkky  or  rancid.   Remains  in  its  original  form  indefinitely. 
(Ask  the  manufacturer  who  uses  it) 
MANUFACTURED  BY 

ILSLEY-DOUBLEDAY  &  CO.,  229-231  Front  St.,  New  York 

Established  1853 


.  "When  a  customer  asks  me  a  question  about 
a  machine  or  record,  I  invariably  answer  him 
truthfully.  Even  though  it  might  mean  the  loss 
of  a  sale  at  that  particular  time,  it  casts  no 
pitfalls  in  the  way  of  future  business,  as  the  lie, 
no  matter  how  skillfully  handled,  is  bound  to 
do." 

"There  are  many  ways  in  which  men  who  sell 
talking  machines  may  profit  temporarily  by  in- 
dulging in  methods  which  will  not  bear  the  light 
of  day,  but  the  fellow  who  is  in  the  talker  trade 
to  stay  cannot  afford  to  take  chances  such  as- 
these.  His  customer  must  become  his  friend  and 
not  his  enemy.  A  satisfied  patron  will  become 
the  best  advertisement  a  dealer  can  have — the 
best  and  the  cheapest — while  the  victim  of  an 
unscrupulous  deal  will  not  only  cease  to  buy 
where  he  has  been  stung,  but  will  spread  the 
tidings  far  and  wide  to  the  great  belittlement  of 
the  guilty  one. 

"One  bad  habit  to  which  many  dealers  are  ad- 
dicted is  that  of  forcing  records  upon  people 
which  they  do  not  want.  When  a  certain  record 
is  asked  for,  if  the  house  happens  to  be  out  of 
it,  the  clerk  will  say:  'No,  but  we  have  some- 
thing far  better;  you  must  take  this  one;  it  has 
-the  one  you- asked  for  beaten  to  a  frazzle.'  With- 
out waiting-  for  a  decision  the  ambitious  sales- 
man wraps  up  the  record,  pushes  it  at  the  patron 
and_  grabs  the  coin.  Result:  one  sale  made  and 
many  lost  in  the  future,  for  not  once  in  ten 
times  is  a  selection  obtained  under  such  circum- 
stances a  satisfactory  purchase  from  the  cus- 
tomer's standpoint. 

"When  John  Jones,  Inc.,  is  out  of  a  record, 
which  is  very  seldom,  the  situation  is  explained 
to  the  customer  with  all  frankness  and  he  is 
assured  that  the  selection  will  be  obtained  for 
him  at  the  earliest  possible  moment.  Then  sev- 
eral other  records  along  the  same  line  are  sug- 
gested as  being  attractive,  and  played.  No  urg- 
ing is  indulged  in,  however,  and  the  customer  is 
left  to  judge  for  himself  as  to  whether  or  not 
he  desires  to  purchase.  And  that  is  as  it  should 
be." 

The  star  salesman  glanced  for  the  first  time 
at  my  notebook.  "Have  you  inveigled  me  into 
an  interview  without  my  knowledge,  I  wonder?" 
he  asked. 

"I  have  done  just  that,"  I  replied,  well  pleased 
with  myself,  "and  in  behalf  of  The  World,  I 
thank  you." 

As  we  rose  from  the  table,  the  -  "burglar" 
was  placing  an  ermine  coat  about  the  beauti- 
ful shoulders  of  the  "lady,"  and  together  they 
followed  us  out  into  the  night. 

Howard  Taylor  Middleton. 


MAKING  TALKING  MACHINE  COVERS 


C.  E.  Ward  Co.,  Regalia  Manufacturers,  Enter 
New  Field  in  Large  Way — Their  Policy 


New  London,  O.,  February  6. — The  recent 
entry  of  the  C.  E.  Ward  Co.,  this  city,  into  the 
field  for  manufacturing  moving  and  wareroom 
covers  for  talking  machines  is  an  indication  of 
the  interest  taken  in  the  possibilities  of  the 
talking  machine  trade  by  this  concern  who  for 
twenty  years  have  been  engaged  in  the  success- 
ful manufacture  of  various  forms  of  lodge  re- 
galia, costumes,  etc. 

Paul  M.  White  is  manager  of  the  new  phono- 
graph cover  department,  and  in  commenting 
upon  the  work  of  that  department  said  in  part: 
"Our  moving  covers  for  talking  machines  are 
manufactured  with  the  idea  of  securing-  orders 
from  dealers  who  recognize  that  quality  in  cov- 
ers is  as  desirable  as  in  any  other  line.  The  in- 
teresting feature  is  the  embroidery  of  the  name 
of  the  machine  and  of  the  dealer's  name  and  ad- 
dress on  the  covers,  which  in  itself  possesses 
a  distinct  advertising  value." 
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The  Features 

ABSOLUTELY  SAFE.  The  record  slots  are  cut 
elliptical  shape  and  the  edges  of  the  slots  are 
"turned".  The  record  surface  cannot  touch 
the  sides. 

ABSOLUTE  SIMPLICITY.  The  record  rolls 
down  a  short  gravity  grade  and  rests  against  a 
felt  bumper.  The  ejector  arm  is  a  straight  me- 
chanical lever.  There  are  no  springs  or  other 
complicated  mechanical  devices  involved. 

ABSOLUTELY  FOOL-PROOF.  If  the  record 
is  not  taken  out  when  it  is  ejected  it  will 
automatically  roll  back  into  place.  It  cannot 
get  entirely  out  unless  you  take  hold  of  the 
record. 

ABSOLUTELY  PRACTICAL.  Each  slot  will 
receive  either  ten  or  twelve  inch  records 
(except  Edison).  It  provides  a  maximum 
capacity  for  a  record  cabinet  combined  with 
maximum  convenience. 


A  Real  Sensation 

has  been  created  by  the  new  Haag  Record 
Ejector.  Everywhere  talking  machine  man- 
ufacturers and  dealers  have  recognized  its 
winning  simplicity. 

Haag  Record  Ejectors  are  made  entirely  of 
metal.  They  are  assembled  by  electrical 
welding  and  even  though  light  have  a  solid 
rigidity. 

Haag  Record  Ejectors  are  furnished  in  prac- 
tically any  size  for  the  use  of  manufacturers 
of  talking  machines  and  cabinets. 

Haag  Record  Cabinets  in  which  have  been 
incorporated  the  Haag  Record  Ejector  are 
furnished  to  dealers  in  all  woods  and  in 
several  different  styles.  They  sell  for  scarcely 
more  than  do  the  present  all  wood  cabinets. 

Shipments  on  both  the  Haag  Record  Ejector 
and  the  Haag  Record  Cabinet  will  start  after 
March  First.  Be  sure  you  are  on  the  "early 
order"  list  and  by  all  means  write  for  fur- 
ther information. 


Haag  Cabinet  Company 

DREXEL  BLDG.  PHILADELPHIA 


A  few  styles  of  Haag  Record  Cabinets  which  contain  the  Haag  Record  Ejector 


46 


THE   TALKING    MACHINE  WORLD 


They  are  telling  us  that  the  finest  violin  re- 
cording ever  issued  by  any  talking  machine 
company  is  the  "Meditation"  from  "Thais" 
played  by  Kathleen  Parlow.  Columbia 
Record  A5843. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  thotc 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


FREIGHT  DELAYS  KEEPING  CINCINNATI  STOCKS  LOW 

Wholesalers  Working  Hard  to  Take  Care  of  Dealers'  Demand — Reported  That  Baldwin  Co.  Will 
Handle  Talking  Machines  in  Various  Stores — Boom  Times  Continue  With  Columbia  Co. 

the  volume  of  business  which  will  be  done  in 
Cincinnati  with  the  Vocalion  throughout  the 
year  of  1917.  We  have  a  representative  stock 
of  Art  Style  Vocalions  and  our  salesmen  are 
making  a  special  effort  to  place  these  instru- 
ments in  the  best  homes  of  Cincinnati.  Several 
have  already  been  sold,  and  we  feel  that  a  big 
market  can  be  developed  for  these  instruments. 

One  of  the  Vocalion  salesmen,  W.  S.  Dillon, 
made  a  most  interesting  demonstration  before 
the  Armco  Club  of  Middletown,  and  as  a  re- 
sult the  Armco  Club  has  installed  a  Vocalion  and 
the  Aeolian  instrument  has  an  established  repu- 
tation in  Middletown.  A  number  of  Vocalions 
have  already  been  sold  there  since  this  demon- 
stration because  of  the  splendid  success  achieved 
by  the  Aeolian  Vocalion. 

R.  J.  Whelen,  local  manager  of  the  Columbia 
Graphophone  Co.,  when  asked  if  business  was 
letting  up  after  the  holidays  gave  a  very  brief 
statement  of  the  present  conditions  by  saying, 
"The  boom  is  still  on." 

He  further  stated  that  "the  dealers  are  con- 
tinuing to  send  in  large  orders  and  the  traveling 
men  have  found  conditions  good  all  over  the 
territory.  In  conversing  with  the  dealers  we 
might  say  that  90  per  cent,  of  them  say  that 
the  trend  is  for  the  larger  type  machines  and 
records  and  quite  a  number  of  orders  for  small 
machines  have  been  cancelled  and  large  ma- 


Cincinnati,  O.,  February  7. — A  shortage  of 
machines  and  a  vast  amount  of  sales  in  records 
is  the  January  summary  of  the  Cincinnati  dis- 
trict. Poor  freight  facilities,  some  embargoes 
and  crowded  factory  conditions  give  the  job- 
bers and  retailers  little  hope  of  having  a  fair 
supply  of  machines  in  stock  before  another 
month — if  then.  The  manufacturers  are  telling 
their  local  distributors  that  they  simply  cannot 
meet  the  general  demands  on  the  jump. 

It  is  intimated  that  the  decision  to  handle  a 
talking  machine  line  of  one  of  the  leading  makers 
in  all  its  branch  stores,  is  one  of  the  recent  de- 
velopments of  the  recent  annual  meeting  of  the 
board  of  directors  of  the  Baldwin  Co.  and  its 
subsidiary  corporations  held  in  this  city. 

The  Starr  Piano  Co.  is  now  putting  on  the 
market  a  complete  talking  machine,  for  every 
part  of  it  is  made  at  the  factory  at  Richmond. 

Louis  fiurkart,  art  dealer  in  Newport,  took  on 
the  Edison  line  last  month  and  is  meeting  with 
success. 

Manager  Byars,  of  the  Vocalion  department  at 
the  Aeolian  store,  reports  a  most  gratifying  in- 
crease in  the  Vocalion  business  for  the  month 
over  that  of  January,  1916.  All  of  the  sales- 
men have  started  off  the  new  year  with  a  world 
of  vigor  and  splendid  enthusiasm.  If  this 
spirit  can  be  maintained,  and  business  conditions 
generally  continue  good,  there  is  no  estimate  to 


Use  Ward's  Moving  Covers 

Equipped  with  this  valuable  addition  to  your  system, 
you  can  deliver  your  machines  to  customers  in  perfect  con- 
dition, please  them,  further  advertise  your  business,  and 
save  money  and  worry.  Well-made  moving  covers  pay  large 
dividends  on  the  investment. 

Our  Covers  are  faced  with  Government  Khaki,  lined 
with  a  heavy  grade  flannel,  interlined  with  heavy  cotton  or 
felt,  diagonally  and  closely  quilted,  and  manufactured  accord- 
ing to  the  usual  superior  "Ward — New  London"  quality. 

Gpidat„D'  35.00 

(Carrying  Straps  Extra) 


Grade  K, 
Plain 


$7.50 


With  name  of  Machine  embroidered  on  any  cover;  extra  .25 
With  Dealer's  name  and  address,  first  cover,  extra    .  $1.00 

Same  on  additional  covers,  each;  extra  50 

CARRYING  STRAPS:  No.  1,  $1;  No.  2;  $2;  No.  3,  $3.50 

Order  Sample  Cover  on  Approval,  Giving 
Name  and  Style  or  No.  of  the  Machine. 

THE  C.  E.  WARD  CO. 

(Well-Known  Lodge  Regalia  House) 
Manufacturers  Complete  Line  of  Covers 

101  William  St.  NEW  LONDON,  OHIO 


chines    ordered    by    dealers    in    their  stead." 

There  seems  to  be  no  doubt  in  Mr.  Whelen's 
mind  but  that  this  will  be  the  greatest  year  ever 
in  the  talking  machine  business  and  with  in- 
creased facilities  of  the  factory  stock  conditions 
are  much  improved. 

Jas.  P.  Bradt,  general  manger  of  the  Colum- 
bia Co.,  made  two  trips  to  Cincinnati  during  the 
past  month  going  over  conditions  with  the  Cin- 
cinnati manager.  S.  H.  Nichols,  district  man- 
ager of  the  company,  made  an  extra  trip  to 
Cincinnati  this  month  besides  his  regular  month- 
ly trip. 

Ben  L.  Brown,  now  the.  Columbia  manager 
■  at  Louisville,  Ky.,  but  formerly  Cincinnati  assist- 
ant manager,  was  in  Cincinnati  during  the  past 
month. 

Rudolph  Dittrich,  of  the  Victor  department  of 
the  Rudolph  Wurlitzer  Co.,  this  morning  said: 

"The  month  of  January  proved  to  be  exactly 
what  we  expected,  viz.  a  month  of  extraordinary 
record  business,  both  in  retail  and  wholesale. 
Orders  from  dealers  were  many  times  larger 
than  ever  before  in  the  history  of  the  firm,  and 
the  retail  demand  was  such  that  every  available 
space  in  our  talking  machine  department  is  used 
to  demonstrate  and  sell  records.  The  new  record 
counter  is  crowded  with  buyers  every  day  in 
the  month,  and  the  new  system  installed  proved 
its  advantages  by  enabling  Wurlitzer  to  take 
care  of  a  demand  which  would  have  simply 
swamped  the  department  under  any  other  cir- 
cumstances. 

"The  talking  machine  trade  was  very  short 
of  Victrolas  all  during  the  month,  but  the  big 
stock  of  records  and  the  tremendous  demand  for 
Victrola  records  enabled  the  average  dealer  to 
round  out  the  month  with  a  very  healthy  in- 
crease over  January  of  1916.  The  demand  for 
Victrolas  was  greater  the  latter  part  of  the 
month  than  it  was  at  the  beginning,  and  the 
outlook  for  February  is  that  there  will  be  more 
Victrolas  sold  during  that  month  than  there 
were  in  January.  With  heavier  shipments  of 
machines  coming  in,  and  with  every  prospect  of 
records  being  plentiful,  the  month  of  February 
is  indeed  a  pleasant  prospect  to  all  Victor  deal- 
ers in  this  territory." 


TO  ENLARGE  FACILITIES 

President  of  the  Century  Cabinet  Co.  Tells  of 
Plans  to  Meet  Demands  of  Manufacturers 


James  T.  Lee,  president  of  the  Century  Cab- 
inet Co.,  New  York,  stated  this  week  that  the 
company  had  completed  plans  whereby  its 
manufacturing  facilities  will  be  considerably  en- 
larged in  every  department.  This  is  in  addi- 
tion to  the  expansion  which  the  company  has 
made  at  its  factories  during  the  past  year. 

At  the  present  the  Century  Cabinet  Co.  has 
on  its  books  many  of  the  leading  concerns 
throughout  the  country,  and  negotiations  are 
now  pending  whereby  this  list  of  patrons  will 
be  augmented  considerably.  The  company 
manufactures  a  complete  line  of  cabinets,  and 
also  makes  a  specialty  of  producing  complete 
machines  on  a  special  working  basis. 
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ADA  JONES  TELLS  STORY  OF  CAREER 

Famous  Record  Artist  Gives  Some  Interesting 
Facts  About  Her  Work  in  Singing  for  the 
Phonograph — Many  Letters  of  Appreciation 


Although  opera  stars  of  international  renown 
have  by  the  score  entered  the  ranks  of  record- 
ing artists  for  phonographs  and  talking  ma- 
chines it  is  doubtful  if  there  is  any  name  more 
familiar  to  the  majority  of  owners  of  such  ma- 
chines than  that  of  Ada  Jones,  a  pioneer  among 
the  women  to  take  up  this  sort  of  work.  In  the 
February  Edison  Amberola  Monthly  Miss  Jones 
sets  forth  some  of  her  experiences  as  a  phono- 
graph artist  in  an  interesting  little  story  cap- 
tioned: "Singing  to  the  World,"  and  in  which 
she  says  in  part: 

"It  was  thirteen  years  ago  that  I  started  sing- 
ing for  the  phonograph  and  I  have  been  at  it 
ever  since.  That  is  a  long  time,  but  there  is  not 
a  single  moment  of  it  that  I  regret.  Indeed, 
rather  I  am  thankful  that  circumstances  gave 
me  the  opportunity  to  enter  this  field  and  that 
such  talents  as  I  may  possess  enabled  me  to  be 
as  successful  as  I  am.  I  often  pause  and  won- 
der just  how  many  people,  at  the  particular  mo- 
ment, are  listening  to  my  voice.  I  don't  be- 
lieve that  there  is  a  single  singer  for  the  phono- 
graph who  does  not  have  this  thought  at  times. 
It  may  seem  to  you  that  a  singer  like  myself, 
who  sings  everyday  songs  for  everyday  people, 
may  not  have  a  highly  appreciative  audience, 
but  I  believe  that  it  would  be  hard  to  find  peo- 
ple more  grateful  than  those  comprising  the  in- 
visible audience  to  which  I  sing.  Unable  to  in- 
dicate their  approval  by  applause,  they  express 
it  by  letters.  I  have  hundreds  of  these,  re- 
ceived from  all  parts  of  the  world  and  all  kinds 
of  people. 

"I  have  one  from  a  lighthouse  keeper  in  Aus- 
tralia, telling  me  that  he  would  go  insane  in 
his  isolation  if  he  did  not  have  a  phonograph  to 
keep  his  mind  occupied.  He  might  better  have 
expressed  his  gratitude  to  Thomas  A.  Edison 
than  to  myself,  but  I  received  the  letter  because 
he  happened  to  be  very  fond  of  my  records. 
Another  letter  that  I  prize  is  one  from  the  cap- 
tain of  a  little  trading  vessel  that  plies,  or  used 
to  ply,  among  the  Fiji  Islands.  I  have  one  from 
a  prospector  in  Alaska  and  still  another  from 
a  shift  boss  in  a  diamond  mine  in  the  Kimberley 
fields  in  South  Africa.  During  the  Spanish- 
American  war,  I  received  many  letters  from 
boys  at  the  front. 

"My  work  has  brought  me  a  profound  respect 
for  my  profession.  I  have  come  to  take  a  delight 
in  interpreting  the  songs  that  are  born  of  the 
people  and  sung  by  the  people.  They  ex- 
press the  real  sentiments  of  the  times  with 
far  greater  fidelity  than  the  productions 
of  cultured  musicians  who  look  to  other  coun- 
tries and  other  times  for  their  themes  and 
inspirations.  And  I  believe  the  world  is  en- 
riched by  the  melodies  and  sentiments  that 
come  from  the  masses.  Only  a  fragmentary  por- 
tion of  either  classical  or  popular  music  becomes 
immortal  and  fully  as  much  'popular'  music  sur- 
vives as  does  the  classical.  I  like  ragtime  be- 
cause I  feel  that  it  is  typically  American.  It  is 
alive,  virile,  dashing  and  stimulating.  It  re- 
flects the  dominant  qualities  of  the  American 
race.  It  would  not  have  found  its  origin  here 
if  the  sentiments  it  expresses  were  not  those 
of  the  peo.ple  and  it  would  not  have  captivated 
public  fancy  so  thoroughly  if  it  did  not  have 
some  real  merit.  Victor  Herbert  once  remarked 
that  he  was  equally  sorry  for  the  person  who 
couldn't  enjoy  ragtime  as  he  was  for  the  per- 
son who  couldn't  enjoy  grand  opera. 

"Although  it  may  seem  simple,  making  a  rec- 
ord is  not  an  easy  task  and  I  always  am  'all  in' 
after  I  have  finished.  It  is  the  nervous  strain 
of  knowing  that  you  must  not  make  a  single 
mistake  that  wears  on  you.  On  the  vaudeville 
stage  a  false  note  ou  a  slight  slip  in  your  pro- 
nunciation makes  no  difference.  On  the  phono- 
graph stage  the  slightest  error  is  not  admissible. 
To  make  one  means  that  you  must  make  the 
record  over  again.  The  first  record  I  made  was 
a  duet  with  the  late  Len  Spencer.    It  was  a  ren- 


dition of  the  once  popular  song  called  'Pals,' 
and  was  one  of  the  famous  'Jimmie  and  Maggie' 
series  of  records.  My  first  solo  was  'My  Caro- 
lina Lady,'  a  song  that  swept  the  country  when 
'coon'  songs  were  in  vogue.  My  introduction 
to  my  profession  was  brought  about  by  Len 
Spencer  and  Billy  Murray,  both  of  whom  I  met 
in  New  York.  Previous  to  that  time  I  had 
had  an  abundance  of  experience  on  the  stage, 
both  legitimate  and  variety.  When  I  was  born 
in  Manchester,  England,  I  seemed  destined  to 
a  theatrical  career.  My  mother  was  a  famous 
singer  and  I  was  brought  up  in  the  atmosphere 
of  the  stage. 

"As  I  sit  quietly  at  home  with  my  family  at 
Huntington,  L.  I.,  and  think  that  every  day 
my  voice  is  being  heard  the  world  over,  I  feel 
a  deep  sense  of  appreciation  to  the  man  who 
invented  the  phonograph  and  gave  me  the  op- 
portunity to  sing  to  all  the  world  through  the 
medium  of  his  marvelous  invention." 


TESTING  AD  LAW  IN  MILWAUKEE 

Better  Business  Bureau  of  Advertising  Club 
Brings  Action  Against  Piano  House  Growing 
Out  of  Certain  Statements  Made  Regarding 
Talking   Machines — Trade    Much  Interested 


Milwaukee,  Wis.,  February  8. — The  talking 
machine  trade  throughout  the  country  doubtless 
will  be  very  much  interested  in  the  test  case 
brought  under  the  Milwaukee  "clean  advertis- 
ing" ordinance  by  the  Better  Business  Bureau 
of  the  Advertisers'  Club  of  Milwaukee,  through 
Secretary  P.  W.  Steitz,  against  the  Milwaukee 
Piano  Mfg.  Co.,  264-266  West  Water  street.  It 
is  alleged  that  the  company  advertised  $75  Vic- 
trolas  at  $56  and  then  offered  prospective  cus- 
tomers a  $50  machine  instead. 

The  first  case  was  brought  against  F.  Leslie 
Clark,  as  advertising  manager  for  the  Milwaukee 
Piano  Mfg.  Co.  In  district  court  the  case  was 
dismissed  and  Mr.  Clark  ordered  released  be- 
cause it  was  not  proven  that  Mr.  Clark  was  ad- 
vertising manager  or  in  any  way  responsible 
for  the  publication  of  the  advertisement.  The 
actual  merits  of  the  case  were  not  involved  in 
this  decision. 

Secretary  Steitz  has  now  caused  the  arrest  of 
the  corporation  and  caused  the  officers  of  the 
company  to  be  cited  to  appear  before  the  district 
attorney  so  that  it  may  be  determined  who  is 
responsible  for  the  writing,  authorization  and 
publication  of  the  advertisement,  so  that  the 
case  may  be  tried  on  its  merits. 

According  to  Carl  Netzow,  an  officer  of  the 
Milwaukee  Piano  Mfg.  Co.,  the  company  did  ad- 
vertise Columbia,  Edison,  Victor  and  Imperial 
machines  which  it  had  on  hand,  but  it  did  not 
state  that  the  machines  listing  at  $75  and  offered 
for  $56  were  brand  new  machines.  Mr.  Netzow 
and  other  officers  of  the  company  are  confident 
that  they  can  disprove  the  charges  made  by  Mr. 
Steitz,  and  deny  that  its  advertisement  was  in 
violation  of  the  ordinances. 


NEW  DESIGNS  IN  CABINETS 

The  Columbia  Mantel  Co.,  manufacturers  of 
talking  machine  cabinets,  Brooklyn,  announce 
some  new  designs  in  cabinets  of  a  distinctive 
character.  The  line  includes  not  only  small 
floor  cabinets  but  also  elaborate  period  designs. 
These  cabinets  are  fitted  as  well  with  some 
of  the  newest  improved  features  to  be  found. 
One  of  the  newest  products  of  the  Columbia 
Mantel  Co.  is  a  new  sound  chamber  made  of 
spruce  which  they  claim  will  give  the  sweetest 
tones.  It  is  made  for  machines  that  will  retail, 
from  $100  up. 


It  was  an  old  writer  who  said:  "Happiness  is 
the  absence  of  misery."  Another  writer  said, 
"Happiness  is  the  legal  tender  of  the  soul."  Con- 
tentment is  a  big  word— much  bigger  than  the 
word  "happiness."  Contentment  is  a  condi- 
tion of  the  mind,  and  not  a  situation  of  the  purse. 
Things  like  autos,  motor  boats,  all  lend  excite- 
ment— all  appear  to  be  encrusted  with  happiness, 
but  none  of  these  excitable  situations  can  com- 
pare with  contentment. 


Operaphone  Records 

are  big  sellers  because  in 
plain  language — they 
have  the  right  stuff  in 
them.  They  are  made 
right ;  the  variety  of  selec- 
tions is  very  large;  only 
good  artists  contribute 
their  talents  to  them  and 
Operaphones  play  as  long 
as  the  high  priced  10  inch 
records. 


Opera] 


ecordf 


Operaphone  Records 

are  good  things  for  you 
to  sell,  because  they  are 
excellent  things  for  your 
customers  to  buy.  They 
yield  a  good  profit  while 
making  friends  for  you. 
If  you  don't  sell  them— 
get  in  touch  with  us  at 
once.  We  have  a  prop- 
osition you  want  to  know 
about. 

Write  today. 

Operaphone 

200  Fifth  Ave.,  New  York  City 
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THE  NEW  25c  PACKAGE 

of  "B.  &  H."  Fibre  Needles 

is  proving  wonderfully 
popular  with  jobber, 
dealer  and  customer. 


50  Needles 


The  popular  price  of 
25  cents  makes  it  easy  to 
sell  a  customer  his  first 
package  of  fibre  needles. 


The  Only  Needle 

that  cannot 
injure  the  Record"  § 


BSH  FIBRE  MFC.OQ 


CHICAGO 

u  •  s  .  a  .  K 
IS 

BBBBBBBBHBBBEiglg£)@£2S£S@ 


25  Cents 


B.  &  H.  FIBRE  NEEDLE  CO. 

33-35  W.  Kinzie  Street  Chicago,  111. 


THE    TALKING    MACHINE  WORLD 


49 


AN  EFFECTIVE  WINDOW  DISPLAY 


Made  by  Leonard  Eicholtz  &  Co.  Comes  in  for 
Public  Approval  and  Commendation 


Bellefontaine,  O.,  February  7. — Leonard  Eic- 
holtz &  Co.,  132  West  Columbus  avenue,  which 
handles  the  complete  line  of  Grafonolas  and 
records  manufactured  by  the  Columbia  Grapho- 
phone  Co.,  New  York,  has  made  a  specialty  of 
constructing  window  displays  of  more  than  pass- 


Eicholtz  &  Co.'s  Attractive  Window 

ing  interest  to  feature  this  line.  Grafonolas 
and  records  lend  themselves  admirably  to  artis- 
tic display,  and  the  recent  windows  prepared 
by  this  live-wire  dealer  have  emphasized  the 
prestige  of  Columbia  products  and  resulted  in 
many  sales. 

The  accompanying  photograph,  featuring  one 
of  the  most  recent  displays  at  the  store  of 
Leon  Eicholtz  &  Co.,  was  based  on  a  miniature 
theatre,  showing  moving  pictures  of  Columbia 
artists,  etc.  Notwithstanding  the  elaborate  char- 
acter of  the  display,  the  total  cost  was  very 
slight,  and  the  sales  more  than  balanced  the 
outlay.  T.  W.  Detwiler,  of  the  company's  sales 
staff,  prepared  this  window  display. 


INDIANAPOLIS  DEALERS  EXPANDING 

Rapid  Growth  of  Business  Necessitates  Im- 
proved Facilities — Kipp  Co.  Plan  Thirty  Edi- 
son Tone  Tests — Stewart  Talking  Machine 
Co.  Replenishing  Record  Stocks 


Indianapolis,  Ind.,  February  3. — Talking  ma- 
chine dealers  both  in  the  wholesale  and  retail 
fields  continue  to  report  their  business  as  show- 
ing steady  increases.  A  new  record  was  set  for 
the  business  done  in  the  month  of  January  by 
practically  every  dealer. 

A.  W.  Roos,  manager  of  the  Columbia  store, 
said  that  where  he  expected  an  increase  of  50 
per  cent,  he  was  agreeably  surprised  to  note  an 
increase  of  120  per  cent.  This  included  the 
wholesale  and  retail  business.  The  retail  busi- 
ness by  itself  showed  an  increase  of  50  per  cent. 

Mr.  Roos  has  put  the  Columbia  line  in  the 
William  H.  Block  department  store,  one  of  the 


largest  stores  in  Indianapolis,  which  also  handles 
the  Victor  line.  Mr.  Roos  is  expecting  to  close 
two  other  big  contracts  in  Indianapolis.  Twenty 
new  accounts  have  been  opened  outside  of  In- 
dianapolis in  Mr.  Roos'  territory.  Business  has 
been  booming  so  that  Mr.  Roos  has  rearranged 
his  office  space  and  he  now  has  his  office  in  one 
of  the  demonstrating  booths.  James  P.  Bradt, 
general  sales  manager  of  the  Columbia  Co.,  vis- 
ited Mr.  Roos  last  week. 

Walter  Kipp,  of  the  Kipp  Phonograph  Co.,  is 
planning  to  visit  the  Edison  factory  and  to  at- 
tend the  Edison  birthday  celebration.  Mr.  Kipp 
says  that  business  with  him  is  the  same  old  story 
— getting  bigger  all  the  time  with  the  only  com- 
plaint being  the  inability  to  get  orders  filled  fast 
enough. 

Mr.  Kipp  has  arranged  for  Helen  Clark  and 
Herman  Sevely,  the  Edison  artists,  to  make 
thirty  tone  tests  in  his  zone  this  month.  They 
will  hold  a  reception  at  the  Edison  Shop  here 
the  first  of  March. 

At  the  Pathe  Pathephone  shop,  the  Tobin 
brothers  have  been  working  overtime.  They 
have  planned  an  extensive  sales  campaign  which 
is  beginning  to  show  results.  The  retail  business 
has  been  good  and  the  wholesale  business  is  con- 
stantly increasing. 

The  Stewart  Talking  Machine  Co.,  jobbers  of 
the  Victor  line,  reports  that  unusual  activity  in 
all  departments  has  made  it  necessary  to  in- 
crease the  force  of  assistants  in  the  shipping 
room.  This  augmented  force  was  given  a  sharp 
test  when  January  specials  were  delivered  by 
the  Victor  Co.  These  special  records  arrived 
a  few  days  before  the  February  records,  and 
brought  about  conditions  resembling  those  of  a 
week  before  the  holidays. 

The  heavy  inroads  on  its  record  stock  are  now 
being  offset  by  the  Stewart  Talking  Machine 
Co.  and  its  foreign  and  domestic  records  will 
soon  be  complete,  to  allow  the  filling  of  most 
any  sort  of  order.  A  new  billing  machine  with 
a  skilled  operator  in  charge  has  taken  the  place 
of  the  former  rather  clumsy  system  of  charge 
making,  and  this  reduces  greatly  the  time  for- 
merly required  to  make  charges  and  adds  to  the 
accuracy. 

The  Starr  phonograph  is  going  well  at  the 
Starr  piano  store  and  the  record  sales  are  re- 
ported to  be  excellent. 

Attractive  street  car  advertising  cards  have 
featured  the  Vocalion,  and  at  the  Aeolian  store 
it  is  reported  that  there  has  been  a  marked 
increase  in  the  demand  for  the  higher  priced 
instruments.  The  piano  houses,  department 
stores  and  furniture  stores  which  handle  talking 
machines  continue  to  feature  them  in  news- 
paper advertisements  and  these  dealers  generally 
report  good  business  in  records  and  machines. 


MANOPHONE  CORPORATION'S  PLANT 

Splendid  Facilities  Found  at  Adrian  Factory 
Where  Manophone  Is  Now  Manufactured — 
Personnel  of  the  Company 


The  Manophone  Corporation  which  last 
month  took  over  the  assets  of  Clough  &  War- 
ren, of  Adrian  and  Detroit,  Mich.,  and  of  the 
James  Manoil  Co.,  Newburgh,  N.  Y.,  is  now 
operating  with  much  success  at  its  modern 
plant  at  Adrian,  Mich.  The  forming  of  the 
Manophone  Corporation  with  a  capitalization 
of  $500,000  to  take  over  these  two  concerns, 


Plant  of  Manophone  Corporation 

place  at  its  disposal  the  splendid  facilities  that 
have  been  enjoyed  by  Clough  &  Warren,  and 
will  enable  them  to  manufacture  Manophones 
of  the  highest  quality  at  a  minimum  cost. 

The  factory  is  admirably  located  for  securing 
materials  and  labor,  and  comprises  an  area  of 
125,000  square  feet,  five  acres  of  ground  being 
covered  by  the  plant.  It  is  equipped  with  the 
most  up-to-date  facilities  for  manufacturing.  A 
feature  of  this  end  of  the  business  will  be  the 
making  of  cabinets.  Shipping  facilities  are  of 
the  very  best,  the  company  owning  a  communi- 
cating railway  system,  connected  with  the  Wa- 
bash, New  York  Central  and  Detroit,  Toledo 
and  Ironton  Railroads. 

At  present  several  large  dry  kilns  are  being 
built  which  will  greatly  increase  their  facilities 
for  handling  a  large  amount  of  cabinet  work 
which  will  insure  permanency  to  fill  orders  and 
give  dealers  the  best  service.  The  men  who  are 
in  charge  of  this  concern  have  had  many  years 
of  experience  in  both  the  cabinet  and  talking 
machine  industries,  and  are  thoroughly  capable 
to  meet  the  requirements  of  the  trade.  The  offi- 
cials are:  W.  W.  Cook,  president;  James 
Manoil,  vice-president;  J.  A.  Warren,  Jr.,  second 
vice-president  and  treasurer,  and  L.  W.  Essex, 
secretary. 


Laurence  W.  Bishop  is  planning  to  open  a 
talking  machine  store  in  Ridgewood,  N.  J.,  to  be 
known  as  the  Ridgewood  Talking  Machine  Co. 


CROFT: 


A  personally  selected  list  of  records  which  you  should  have  In 
your  home.  Kindly  mark  any  you  would  like  to  hear,  and  It  will  be 
a  pleasure  for  us  to  play  them  for  you.   


inii!giZ3J! 

Sllli  in—  r- 


S7I9S  on  r-v, h«. 


'""{El-™* 


Those  who  use  Record  Delivery 
Envelopes  know  they  are  cheaper 
than  paper  and  string 

Record  Delivery  Envelopes    Long  Cabinets 
Record  Stock  Envelopes       Bagshaw  Needles 
Perfection  Record  Holders    Peerless  Locking  Plates 
Catalog  Supplement  Envelopes 

Write  for  samples  and  prices 

CLEMENT  BEECR0FT,  309  W.Susquehanna  Ave.,  PHILADELPHIA 
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A  REAL  VETERAN  OF  THE  TRADE 

Lipman  Kaiser,  Who  Has  Been  Connected  With 
the  Talking  Machine  Business  for  Over  20 
Years,  Has  Scored  a  Most  Enviable  Record 

One  of  the  veterans  of  the  talking  machine 
industry  is  Lipman  Kaiser,  who,  since  1896,  has 
been  a  prominent  factor  in  this  trade,  and  al- 
ways connected  in  a  prominent  way  with  its 
development.  From  very  meagre  proportions 
Mr.  Kaiser  has  seen  the  talking  machine  busi- 
ness grow  to  its  present  magnitude  as  one  of 
the  great  industries  of  the  country. 

Mr.  Kaiser  made  his  debut  with  I.  W.  Nor- 
cross,  Jr.,  who  over  a  score  of  years  ago,  was 
noted  as  a  maker  of  original  or  master  cylinder 
records.  A  few  of  the  men  making  records 
at  that  period  are  still  active  members  of  the 
craft,  namely  Cal  Stewart,  Albert  Campbell,  W. 
F.  Hooley  and  Steve  Porter. 

When  the  Edison  phonograph  assumed  an 
active  place  in  the  field  Mr.  Kaiser  left  Nor- 
cross,  and  became  a  member  of  the  staff  of  the 
National  Phonograph  Co.  and  did  much  to  ex- 
pand the  Edison  business  in  the  Metropolitan 
territory.  In  1900  Mr.  Kaiser  was  sent  to  Paris 
by  the  Edison  interests  to  represent  them  at 
the  display  of  their  goods  made  at  the  Paris 
Exposition.  He  spent  eleven  months  in  Paris, 
and  made  a  host  of  acquaintances  and  friends 
by  his  geniality  and  ability  as  a  sales  represen- 
tative. 

A  short  time  after  he  returned  from  Europe, 
or  to  be  more  correct,  on  March  21,  1902,  he 
became  connected  with  the  house  of  S.  B. 
Davega  &  Co.,  which  to-day  ranks  among  the 
oldest  Victor  distributors  in  New  York,  where 
he  is  an  active  force  to-day.  In  these  fifteen 
years  he  has  built  up  a  very  large  business  for 
this  house,  and  has  won  a  reputation  for  probity 
and  fair-dealing,  of  which  any  man  can  feel 
proud. 

It  is  interesting  to  note  that  during  Mr. 
Kaiser's  twenty  years  of  active  service  in  the 
trade  he  has  only  made  four  changes — a  record 
that  speaks  well  for  his  ability  and  faithfulness. 

Mr.  Kaiser  has  always  given  the  most  serious 
attention  to  every  matter  that  is  of  interest  to 
the  trade  and  its  uplift.  He  is  looked  upon  by 
dealers  as  a  counsellor  and  friend,  and  many 
of  them  are  indebted  to  him  for  advice,  that 
has  meant  much  for  their  advancement.  He  is 
little  inclined  to  speak  about  his  achievements, 
but  others  do  that  for  him.  It  is  impossible 
to  visit  any  of  the  talking  machine  men  whom 
Mr.  Kaiser  has  served  for  a  long  period  of 
years  without  realizing  what  a  firm  place  Mr. 
Kaiser  has  in  their  esteem. 

Mr.  Kaiser  is  a  great  believer  in  the  uphold- 
ing of  the  contractural  relations  between  the 


manufacturer,  jobber  and  dealer.  The  stability 
of  the  industry  rests  upon  the  proper  concep- 
tion of  this  relation,  and  he  believes  that  every 
dealer  should  be  an  enthusiastic  believer  in 
maintaining  the  present  status  in  the  matter  of 
contracts  and  fixed  prices,  which  has  made  the 
industry  so  healthy  and  so  successful.  Hence 
it  is  that  he  has  been  a  great  advocate  at  all 
times  of  the  enactment  into  law  of  the  Stephens 
Bill,  which  aims  at  the  maintenance  of  fixed 
prices,  believing  that  the  policy  on  which  this 
industry  has  been  so  admirably  developed, 
should  be  adhered  to.  He  believes  further  that 
it  is  the  duty  of  talking  machine  dealers  to  en- 
lighten their  brothers  in  other  industries  of  the 


Lipman  Kaiser 


big  advantages  that  accrue  from  the  mainte- 
nance of  prices. 

Mr.  Kaiser  is  optimistic  regarding  the  future 
of  the  industry  with  which  he  has  been  so  long 
connected,  and  believes  that  public  interest  in 
the  talking  machine  is  growing  as  never  before, 
because  of  the  wonderful  achievements  of  the 
manufacturers  in  producing  instruments  which 
meet  the  demands  of  the  most  critical  musicians. 

In  a  recent  chat  with  The  World  he  re- 
marked: "The  talking  machine  has  now  as- 
sumed a  new  dignity.  By  reason  of  the  per- 
fection attained  in  the  construction  of  this  is- 
strument  and  in  the  process  of  recording,  peo- 
ple are  able  to  secure  in  their  homes  the  exact 
reproductions  of  the  great  artists,  as  well  as 
the  great  musical  organizations.  The  record- 
ings to-day  are  so  true  to  life,  and  so  flawless, 
in  every  way,  that  one  who  has  not  kept  in  touch 
with  the  progress  of  the  trade,  marvels  at  its 
tremendous  development  in  recent  years." 


A  BOOK  THAT  BREATHES  EFFICIENCY 

"Factory  Costs  and  Proportionate  Profit," 
Issued  by  DeCamp  &  Sloan,  Proves  a  Volume 
of  Unusual  Importance  and  Interest 


Under  the  title  of  "Factory  Costs  Plus  Pro- 
portionate Profit,"  DeCamp  &  Sloan,  mechanical 
engineers  of  420  Ogden  street,  Newark,  N.  J., 
have  just  prepared  and  issued  a  booklet  of  un- 
usual interest  and  value  to  the  talking  machine 
manufacturer,  and  which  will  be  sent  to  anyone 
in  the  trade  upon  request.  The  booklet  serves 
to  emphasize  the  service  rendered  towards 
clients  by  the  company  which  is  widely  known 
as  manufacturers  of  precision,  and  makes 
known  the  fact  that  the  Newark  plant  is  ready 
to  serve  manufacturers  in  numerous  ways  not 
only  in  furnishing  tools  but  in  systematizing  the 
business  of  manufacturers. 

"Factory  Costs  Plus  Proportionate  Profit" 
opens  with  an  introductory  written  by  Harold 
S.  Sloan,  treasurer  of  the  company  and  which 
tells  briefly  of  the  organization,  the  men  in  it, 
and  their  respective  duties.  Then  follows  a  de- 
scription of  the  various  departments  in  the  trade, 
the  work  they  can  do  for  the  manufacturer,  the 
quality  of  materials  used,  the  advanced  system 
of  cost,  keeping  and  billing  and  the  other  fac- 
tors that,  while  working  in  the  interests  of 
DeCamp  &  Sloan,  likewise  work  to  the  interest 
of  the  client. 

The  efficient  organization,  the  accuracy  of  its 
work  and  other  data  is  covered  very  completely 
in  the  booklet,  and  at  the  same  time  the  facts 
are  offered  so  simply  and  clearly  that  the  reader 
is  left  in  little  doubt  regarding  the  ability  of 
DeCamp  &  Sloan  to  carry  out  their  contract 
to  the  best  advantage  of  all  concerned.  The  im- 
proved cost  system  alone,  as  described,  should 
find  for  the  booklet  a  permanent  place  in  the 
library  of  every  live  talking  machine  manu- 
facturer. 


BIG  DEMAND  FORXRYSTAL  NEEDLES 

N.  Baruch,  Tribune  Building,  New  York, 
manufacturer  of  the  Enbeco  Crystal  Needle,  re- 
ports a  heavy  demand  for  his  needles.  A  recent 
order  was  received  from  one  of  the  large  syndi- 
cate stores  with  hundreds  of  branches  which 
will  take  a  large  amount  of  needles,  the  mana- 
gers of  the  different  stores  being  pleased  with 
the  public's  reception  at  the  demonstration  of 
the  needles.  Talking  machine  dealers  are  also 
sending  in  substantial  orders.  Mr.  Baruch 
states  despite  the  large  amount  of  needles  man- 
ufactured the  greatest  care  is  taken  with  each 
needle,  which  must  be  perfect.  Each  needle  is 
placed  in  a  separate  capsule  as  a  further  means 
of  protection. 


Buy  Your  Tone  Arms  and  Sound  Boxes  Direct 

FOUR  STYLES— GET  OUR  PRICES 


Special  Features — Quality — Production — Special  designs  for  distinctive  machines  made  to 
your  order  and   made  by  highest  type  of  workmen  in  Dayton,   Ohio,  "The  City  of  Precision". 


THE  THOMAS  MFG.  CO. 


Specialty  Department 


DAYTON,  OHIO 
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MOR.RIS  FRIEDMAN.  SECT  4  TREAB. 


King  talking  Marftm?  Gin.,  *». 


OF  NEW  YORK 


OF  TONE   AND  QUALITY 


11  -WEST  25th  STREET 


Telephone  Farraqut  49I0 


NEW  YORK-,.  £anuary  25,  .1917 . 


The  Talking  Machine  World, 
373  Fourth  Avenue, 
New  York  City. 
Gentlemen: 

I  desire  to  express  rriy  thanks  to  the    press  of 
The  .Talking  Machine  World  for  their  successful <work. 

My  ad  featuring' the"Harrolla"  Talking  Machine 
that  appeared  in    January's  issue  has  brought  me  many  good  returns, 
two  in  particular;  a  contract  that  I  closed  January  24th,  With  one 
of  the-  largest    commercial  houses  in  this  country  amounting  to 
$50,000,  another  deal  that  I  closed  through  my  ad  in  the  Talking 
Machine  World,  amounting  to  $10,000. 


results,  but  found  none  more  successful  than  my  ad  that  appeared 
in  January's  issue. 


I  have  done  other  advertising  that  brought  good 


Again  I  desire  to  thank  you. 


Respectfully  yours, 


KING  TALKING  MACHINE  CO 


Inc . 


WHAT  TALKING  MACHINE  WORLD  ADVERTISING  DOES 

The  Above  Is  a  Sample  of  the  Letters  We  Receive  Regularly  from  Advertisers 
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A  New  Tone-Arm  That  Will  Sell 


Your  Product— 
Because  It  Is 
Attractive  and 
Has  "Class" 


SEND  $3  FOR 
S  A  M  P  L  E 

Write   for  Quantity  Prices 

Mutual  Talking  Machine  Co.,  Inc. 

145  West  45th  St.,         New  York 


ABSOLUTELY  GUARANTEED 

We  Also  Make  a  No.  1  T one-Arm  for  Medium  Priced  Machines 


MILWAUKEE  JOBBERS  WORKING  TO  REPLENISH  STOCKS 

Traffic  Troubles  of  Various  Sorts  Serve  to  Delay  Shipments— January  Business  Shows  Increase — 
Civic  Music  Association  Expected  to  Help  Trade — Dealers  Expanding  Quarters 

held  January  17.  Edmund  Gram,  a  large  dis- 
tributor of  Aeolian-Vocalion  machines,  took  the 
initiative  in  the  movement  by  virtue  of  having 
been  president  of  the  old  Milwaukee  Piano  Deal- 
ers' Association.  The  talking  machine  men  have 
joined  in  the  movement  with  a  will,  because  all 
of  the  interests  sought  to  be  encouraged  and 
protected  are  closely  allied.  The  talking  ma- 
chine trade  has  not  before  been  organized  sepa- 
rately here,  although  clubs  of  dealers  of  one 
make  or  another  have  flourished.  Charles  J. 
Orth,  Sonora  distributor,  is  chairman  of  the 
music  industries  division  of  the  Civic  Music  As- 
sociation and  is  taking  an  active  part  in  the 
organization  of  the  new  trade  association. 

Milwaukee  talking  machine  jobbers  expect  to 
reap  some  benefit  from  the  state  railroad  com- 
mission's order  of  January  25  to  all  railroads 
operating  within  the  State  of  Wisconsin  to  abol- 
ish the  present  maximum  distance  tariff  on  May 
1,  and  to  substitute  a  hew  distance  class  rate 
tariff,  as  well  as  to  establish  joint  class  rates.  The 
order  affects  the  smaller  shippers  of  the  state, 
and,  of  course,  covers  only  freight  transporta- 
tion within  the  borders  of  the  commonwealth. 
The  reductions  to  result  from  the  changes  will 
amount  to  from  5  to  30  per  cent.,  depending 
upon  the  class. 

Charles  J.  Orth,  Sonora  distributor,  spent  ten 
days  in  New  York  recently  and  witnessed  the 
manufacture_  of  Sonora  machines  from  raw  ma- 
terial to  finished  product.  Mr.  Orth  made  ar- 
rangements for  supplies  of  this  line  for  the  re- 
mainder of  the  year  and  thus  hopes  to  avoid 
a  shortage  of  stock  during  the  holidays. 

Northern  Illinois,  excepting  the  city  of  Chi- 
cago and  suburbs,  has  been  added  to  the  terri- 
tory handled  by  the  Premier  Talking  Machine 
Co.,  of  which  T.  W.  Abell  is  manager.  Park 
Adams,  formerly  in  charge  of  the  mam  office  at 
Milwaukee,  now  in  charge  of  the  wholesale  head- 
quarters in  Detroit,  spent  several  days  with  Mr. 
Abell  early  in  February. 

Stanley  V.  Waldheim,  manager  of  the  Bruns- 
wick and  Columbia  departments  of  Waldheim  & 
Co.,  left  last  week  on  a  pleasure  trip  to  Florida. 
From  there  Mr.  Waldheim  expects  later  to  go  to 
California  to  join  his  parents  and  spend  the  re- 
mainder of  the  winter  in  the  balmy  clime  of  the 
southern  Pacific  Coast  country. 


Milwaukee,  Wis.,  February  10. — Compared 
with  December  business,  talking  machine  trade 
in  Milwaukee  during  January  and  thus  far  in 
February  has  been  rather  quiet,  which  is  natural, 
but  the  volume  of  sales  is  considerably  in  excess 
of  the  number  which  were  moved  a  year  ago  at 
this  time.  So  far  as  sales  of  records  are  con- 
cerned, business  has  been  exceptionally  brisk 
since  New  Year's  Day. 

The  car  shortage  and  traffic  embargoes  which 
have  been  acute  for  several  months,  continue 
to  restrict  receipts  and  shipments  of  talking  ma- 
chines. Temporary  relief  has  been  afforded 
from  time  to  time,  enabling  jobbers  to  replen- 
ish stocks  and  satisfy  the  needs  of  their  dealers 
in  Wisconsin,  Upper  Michigan  and  immediate 
vicinity.  At  one  time,  even  express  companies 
embargoed  shipments  for  a  short  period.  The 
extreme  cold  weather  of  the  last  two  or  three 
weeks  has  further  accentuated  the  unfavorable 
traffic  conditions,  but  the  situation  is  not  by  any 
means  so  serious  as  during  the  latter  part  of 
November  and  throughout  December. 

In  these  strenuous  days  of  extremely  high  liv- 
ing costs,  the  talking  machine  trade  has  made  it 
a  point  to  bring  the  public  to  regard  its  goods 
as  a  necessity  rather  than  a  luxury.  Good  re- 
sults are  being  obtained.  The  trade  has  pro- 
ceeded along  the  theory  that  music,  especially 
good  music,  is  as  essential  to  happiness  and  con- 
tentment as  pies  and  cakes  and  what-not.  There 
has  been  no  suggestion  of  the  thought  that  talk- 
ing machines  and  other  musical  instruments 
ever  were  luxuries. 

Much  good  for  the  advancement  of  music  is 
expected  to  result  from  the  organization  of  the 
Civic  Music  Association,  a  procedure  which 
has  resulted  in  stimulating  new  interest  in  an 
organization  of  manufacturers  and  dealers, 
which  becomes  a  division  of  the  larger  or- 
ganization. This  is  the  first  time  that  the  at- 
tempt has  been  made  in  Milwaukee  to  unify  all 
of  the  music  industries — the  piano,  talking  ma- 
chine, sheet  music  and  musical  merchandise 
trades.  It  will  bear  the  name  of  Merchants  and 
Manufacturers'  Association  of  Musical  Indus- 
tries of  Milwaukee,  and  will  effect  its  formal  or- 
ganization and  elect  officers  at  a  meeting  sched- 
uled to  be  held  February  15.  First  steps  were 
taken  on  January  5,  and  a  second  meeting  was 


PERSONAL  SERVICE 

The  members  of  our  Company  are  always  available  and 
will  gladly  see  you  personally  or  write  you  at  any  time  we 
y-t-  ""jT**        can  possibly  serve  you. 

Why  not  communicate  at  once  with  us? 

BADGER  TALKING  MACHINE  CO.  BESSES 

VICTOR  DISTRIBUTORS 


Mrs.  Palma  Hoeffler,  wife  of  Adolph  Hoeffler, 
head  of  the  Hoeffler  Mfg.  Co.,  distributor  of  the 
Starr  phonograph,  died  recently  after  a  short 
illness.  Mrs.  Hoeffler  was  thirty-six  years  old 
and  is  survived  by  her  husband  and  a  young  son. 

The  Flanner-Hafsoos  Music  House,  an  Edi- 
son retailer,  has  been  elected  to  membership 
in  the  Milwaukee  Merchants  and  Manufacturers' 
Association. 

Word  comes  from  Beaver  Dam,  Wis.,  that 
Joseph  Haimerl,  Davis  street,  has  discovered  a 
new  material  for  the  manufacture  of  talking 
machine  needles.  It  is  the  shinbone  of  a 
deer,  and  points  carved  by  Mr.  Haimerl  are 
said  to  produce  exceptional  tone  quality.  The 
supply  of  deer-bone,  however,  is  said  to  be 
somewhat  too  limited  to  make  possible  a  large 
industry  of  this  character. 

The  Brown  Cabinet  Mfg.  Co.,  manufacturing 
the  Empress  talking  machine,  was  made  defend- 
ant in  involuntary  bankruptcy  proceedings  on 
January  20.  Three  lumber  and  veneer  com- 
panies, with  claims  aggregating  $1,500,  petitioned 
that  the  concern  be  declared  insolvent. 

The  new  enameling  plant  of  the  Wood 
Products  Co.,  Ladysmith,  Wis.,  was  destroyed 
by  fire  on  January  27,  just  after  much  new  equip- 
ment had  been  installed.  The  loss  is  said  to  ex- 
ceed $6,000.  The  company  recently  accepted  a 
contract  for  making  500,000  handles  for  Stewart 
talking  machines,  which  order  necessitated  the 
new  enameling  facilities. 

A.  G.  Kunde,  Columbia  jobber  and  retailer,  re- 
ports that  business  is  being  nicely  maintained 
during  the  early  part  of  the  year  and  the  1917 
volume  should  exceed  that  of  last  year  if  the 
monthly  increases  continue. 

L.  C.  Parker,  manager  of  the  Victor  de- 
partment at  Gimbel  Bros.,  first  president  of  the 
Salesmanship  Club  of  Milwaukee,  completed  his 
first  term  on  January  18  and  at  the  annual  elec- 
tion was  elected  a  director  as  an  appreciation  of 
his  service. 

The  Y.  M.  C.  A.  at  Wausau,  Wis.,  has  dis- 
pensed with  its  piano  and  pianist  for  gymnasium 
accompaniments  and  is  using  a  Victor  exclus- 
ively. 

Max  B.  Barkan,  retail  jeweler,  1004  Wal- 
nut street,  has  established  a  Columbia  depart- 
ment. Mr.  Barkan  recently  moved  into  his  new 
store  building. 

The  Badger  Talking  Machine  Shop,  425  Grand 
avenue,  R.  H.  Zinke,  manager,  is  making  numer- 
ous improvements  in  its  store  and  stockrooms  to 
facilitate  business.  The  office  is  being  re-ar- 
ranged and  made  larger  to  handle  the  increased 
volume  of  business.  The  Badger  Shop  is  called 
the  largest  exclusive  retail  Victrola  store  in  the 
United  States  and  is  making  a  great  reputation 
for  its  service.  It  is  advertising  "Badger  Serv- 
ice" almost  daily  in  Milwaukee  newspapers  and 
its  record  sales  have  shown  a  wonderful  in- 
crease as  a  direct  result. 

The  Sailstadt-Kreidler  Piano  Co.,  Eau  Claire, 
Wis.,  Pathephone  retailer,  has  changed  its  name 
to  Sailstadt-Payson  Piano  Co.,  F.  J.  Payson 
having  purchased  Mr.  Kreidler's  interest. 


THE    TALKING    MACHINE  WORLD 


53 


"The  Friend  of  the  Dealer" 

The  Hoffay  AIRTIGHT  Phonograph 


Models  $75,  $100,  $150,  $200,  $250 
HOFFAY  TALKING  MACHINE  CO.,  Inc. 

500  FIFTH  AVENUE  NEW  YORK  CITY 


Harry  T.  Young,  vice-president,  Chicago 
Hinged  Cover  Support  &  Balance  Co.,  Chicago, 
spent  several  days  in  the  Milwaukee  manufac- 
turing, jobbing  and  retail  talking  machine  trade. 

The  Steussy-Schulz  Piano  Co.,  Pathe  and 
Magnola,  made  an  extensive  advertising  cam- 
paign on  Pathe  records  during  the  vaudeville  en- 
gagement of  Craig  Campbell  at  the  Majestic 
Theatre.  A  similar  plan  was  followed  by 
Schlick's  Shop,  608  Grand  avenue,  also  a  Pathe 
retailer. 

The  Winslow  Music  Co.,  Waukesha,  Wis., 
Sonora  retailer,  is  moving  into  new  and  larger 
quarters  in  the  Ovitt  Building. 

Edmund  Gram,  head  of  the  Edmund  Gram 
Music  House,  Aeolian-Vocalion  distributor,  ten- 
dered his  entire  forces  a  banquet  at  the  Hotel 
Martin  recently  in  appreciation  of  the  good 
work  done  during  1916,  the  best  year  in  the  com- 
pany's history.  Among  the  speakers  was  Paul 
F.  Seeger,  manager  of  the  talking  machine  de- 
partment, whose  division  made  one  of  the  best 
showings  of  all. 

The  Edison  Shop  says  that  January  business 
has  been  better  than  usual  and  the  outlook 
for  the  rest  of  the  year  is  fine. 

VAN  VEEN  BOOTHS  INSTALLED 

In  Palatial  New  Home  of  Paul  G.  Mehlin  & 
Sons  on  East  Forty-third  Street,  New  York, 
and  Stultz  &  Bauer,  Brooklyn 

During  the  past  few  weeks  A.  L.  Van  Veen 
&  Co.,  Marbridge  Building,  New  York,  have 
closed  a  number  of  important  deals  for  the  in- 
stallation of  Van  Veen  booths  and  store  inte- 
riors. One  of  these  installations  was  in  the 
new  home  of  Paul  G.  Mehlin  &  Sons,  4  East 
Forty-third  street,  New  York,  one  of  the  most 
attractive  showrooms  in  the  Fifth  avenue  piano 
section.  A  number  of  Van  Veen  booths  were 
constructed  for  this  new  store  to  display  Mehlin 
pianos  and  the  Edison  Diamond  Disc  line  of 
phonographs. 

Stultz  &  Bauer,  Brooklyn,  N.  Y.,  were  so 
well  pleased  with  their  first  installation  of  Van 
Veen  booths  that  they  have  ordered  a  second 
complement  of  booths  to  be  installed  imme- 
diately. Another  recent  Van  Veen  installation 
included  several  booths  for  the  Sonora  Shop, 
1287  Fulton  street,  Brooklyn,  N.  Y. 

GRANTED  IMPORTANT  PATENT 

The  United  States  Patent  Office  on  January  23 
allowed  Victor  H.  Emerson,  president  of  the 
Emerson  Phonograph  Co.,  New  York,  a  patent 
which  covers  the  present  method  of  recording 
of  the  Emerson  universal  cut  record.  Mr.  Emer- 
son has  combined  both  the  hill  and  dale  and  lat- 
eral types  of  records  into  one,  producing  the 
Emerson  universal  cut  record  which  can  be 
played  on  all  types  of  machines  without  an  at- 
tachment, with  the  exception  of  one.  This 
patent  is  generally  recognized  as  an  important 
one,  and  the  Emerson  Phonograph  Co.  is  pre- 
paring to  greatly  increase  its  factory  capacity  to 
take  care  of  the  demand  for  the  Emerson  uni- 
versal cut  record.  The  company  is  now  turning 
out  about  35,000  records  per  day. 

The  Starr  Phonograph  Sales  Co.,  Inc.,  of 
Rutherford,  N.  J.,  was  authorized  to  do  busi- 
ness in  the  State  of  New  York  recently.  The 
concern  deals  in  talking  machines,  cabinets  and 
records,  is  capitalized  at  $10,000,  and  is  repre- 
sented in  this  city  by  George  F.  Abendschem. 


BIG  RECORD  DEMAND  IN  BALTIMORE 

Little  Lull  Reported  After  Holiday  Rush— Im- 
proved Labor  Conditions  Have  Good  Effect 
on  Business — High-Priced  Machines  Very 
Much  in  Favor — What  Local  Houses  Report 


Baltimore,  Md.,  February  S. — The  talking  ma- 
chine business  keeps  up  in  Baltimore  just  the 
same  as  though  the  holiday  rush  had  not  oc- 
curred, and  dealers  are  now  wondering  if  it 
will  end.  The  sale  of  machines  has  switched 
from  the  low  priced  and  medium  priced  instru- 
ments to  the  high  grade  machines.  All  lines 
report  an  onslaught  for  the  better  grade  of  ma- 
chines, and  consequently  the  usual  shortage  has 
occurred  following  the  big  demand. 

One  thing  that  has  tended  to  keep  the  busi- 
ness receipts  high  is  the  wonderful  sale  of  rec- 
ords. All  companies  are  apparently  in  good 
shape  to  deliver  records  promptly,  and  while 
the  sale  of  machines  has  not  been  quite  as  great 
during  the  past  month,  it  is  more  than  over- 
balanced by  the  record  business. 

The  big  industries  about  Baltimore  that  have 
attracted  many  skilled  mechanics  to  the  city 
as  well  as  the  generally  improved  salary  list  for 
many  workers  is  no  doubt  responsible  for  the 
harvest  that  has  been  reaped  by  the  dealers  here. 

A.  J.  Heath,  manager  of  the  Columbia  Co.'s 
headquarters  here,  is  more  than  pleased  with  the 
January  business,  and  a  big  demand  for  the  $150 
and  $200  machines  is  what  pleased  Mr.  Heath 
most.  A  wonderful  sale  of  records  throughout 
the  month  and  satisfied  dealers  is  what  he  be- 
lieves is  helping  him  most  to  continue  to  im- 
prove the  business  in  this  territory.  P.  W.  Peck 
and  Oden  Lester  are  making  a  real  trip  for  the 
Columbia  Co. 

I.  Son  Cohen,  of  Cohen  &  Hughes,  Victor 


distributor,  says  business  is  moving  along  at  a 
very  fine  rate  at  both  his  Washington  and  Bal- 
timore stores.  Frank  Laurence,  F.  S.  Harris 
and  S.  M.  Revnes  are  all  on  the  road  for  the  firm 
at  this  time,  and  all  are  expected  to  show  good 
results.  The  firm's  new  building  is  now  prac- 
tically complete  of  interior  decorations.  The 
entire  sixth  floor  has  been  given  over  to  the 
selling  of  machines,  while  the  first  floor  booths 
are  used  mostly  for  record  demonstrations. 

Howard  Weber,  who  was  in  charge  of  the 
office  for  the  Cohen  &  Hughes  firm  for  over  a 
decade  and  a  half  and  who  for  the  past  several 
years  looked  after  the  road  business  has  left 
the  firm,  and  is  now  associated  with  the  Haag 
Cabinet  Co.,  of  Philadelphia,  as  assistant  sales 
manager  and  traveling  representative. 

Sanders  &  Stayman  Co.,  Inc.,  the  Aeolian  rep- 
resentatives, are  doing  a  fine  business  with  the 
Aeolian-Vocalions.  High-priced  instruments 
have  the  call  with  the  firm.  Last  Friday  a  $300 
Vocalion  was  sold  to  one  customer,  and  an  art 
Vocalion  for  $875  was  sold  to  another.  The 
firm  is  also  handling  the  Musola  talking  machine, 
which  is  also  manufacflred  by  the  Aeolian  Co. 

W.  C.  Roberts,  of  E.  F.  Droop  &  Sons  Co.,  Inc., 
Victor  distributors,  reports  an  increase  of  more 
than  60  per  cent,  in  the  month's  business  over 
January  of  1916.  This  increase  occurred,  Mr. 
Roberts  said,  despite  the  fact  that  the  sale  of 
machines  during  the  month  was  very  small,  but 
the  record  business  is  what  accounted  for  the 
fine  showing  in  the  aggregate.  Mr.  Roberts 
said  he  was  still  unable  to  get  as  many  machines 
as  he  desired  to  satisfy  all  of  his  customers. 

Jesse  Rosenstein  for  the  National  Piano  Co., 
Pathe  distributors,  reports  business  very  sat- 
isfactory, and  a  more  liberal  shipment  of  ma- 
chines during  the  month.  The  records  are  also 
coming  in  better,  and  are  very  popular. 


/MOTROLA 
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The  Columbia  dealer  markets  a  line  of  mer- 
chandise that  cannot  be  got  elsewhere.  No 
other  musical  line  is  so  exclusive.  People 
want  it — and  a  competitor  cannot  easily 
satisfy  them  with  substitutes. 


C  Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


OTTO  HEINEMAN  ON  1917  BUSINESS 

Tells  of  Plans  For  Greater  Heineman  Service 
During  1917 — Wonderful  Expansion  of  Busi- 
ness Last  Year  Despite  Shortage  of  Labor 
and  Materials — Looks  for  Prosperous  Era 


"Since  the  first  of  the  year  we  have  been  busy 
perfecting  plans  whereby  our  patrons  will  re- 
ceive maximum  quality  in  the  Heineman  motor 
output  during  1917,"  said  Otto  Heineman,  presi- 
dent of-  the  Otto  Heineman  Phonograph  Sup- 
ply Co.,  New  York,  in  a  chat  with  The  World. 
"Although  we  closed  a  phenomenal  business  in 


Otto  Heineman  Photographed  Dictating  in  His  Office 

1916,  we  are  going  ahead  on  the  policy  that  our 
customers  are  entitled  to  all  possible  co-opera- 
tion and  service,  and  to  that  end,  every  mem- 
ber of  our  manufacturing  organization  has  been 
instructed  to  place  'quality'  first  under  all  con- 
siderations, and  give  his  personal  efforts  towards 
the  production  of  the  best  motor  that  can  be 
manufactured. 

"During  1916  we  were  seriously  handicapped 
by  a  shortage  of  labor,  and  a  dearth  of  raw 
materials,  but  both  of  these  conditions  are  be- 
ing rapidly  adjusted,  and  we  have  every  reason 
to  believe  that  1917  will  witness  a  marked  prog- 
ress in  the  quality  standard  of  the  Heineman 
motor.  We  are  striving  to  attain  certain  ideals, 
and  will  leave  nothing  undone  to  reach  this  goal. 

"Every  division  of  our  organization  has  in- 
structions to  faithfully  follow  out  the  maxim 
that  'the  customer  is  always  right,'  as  it  was 


this  slogan  that  enabled  the  successful  companies 
of  Europe  to  retain  their  customers  in  the  face 
of  the  keenest  competition. 

"Last  year  we  stated  in  our  advertising  that 
1917  would  be  the  biggest  year  in  the  history 
of  the  talking  machine  industry,  and  our  obser- 
vations and  experience  during  January  has  only 
strengthened  this  belief.  There  seems  to  be  a 
permanent  prosperity  in  the  manufacturing  end 
of  the  business,  and  those  concerns  who  are 
working  on  the  basis  of  giving  the  dealer  and 
public  value  for  the  money  expended  are  en-' 
thusiastic  in  their  predictions  for  the  coming- 
year,   which   is   sure   to   be   a  record-breaker. 

"The  large  number 
of  well-known  piano 
houses  who  have  en- 
tered the  phonograph 
industry  the  past  year 
have  served  to  empha- 
size the  prestige  and 
stability  of  the  busi- 
ness. These  piano 
houses  have  been  in- 
strumental in  opening 
up  new  avenues  for 
phonograph  merchan- 
dising, as  they  are  in  a 
position  to  sell  their 
product  through  dealer 
organizations  which 
have  been  educated  to 
the  requirements  of  the 
music-loving  public. 

"Other    large    c  o  n- 
cerns  with  facilities  for 
wood-working  have  also 
entered    the  industry 
the    past    year,  and 
through  their  ability  to 
render   service   to  the 
dealers  have  been  able 
to  build  up  a  profitable  and  rapidly  expanding 
clientele.     Viewing  the  situation  as  a  whole,  I 
firmly  believe  that  the  phonograph  business  will 
enjoy  an  era  of  prosperity  during  1917  that 
will  not  be  minimized  by  any  political  or  eco- 
nomic developments." 


TO  OCCUPY  NEW  HOME  ON  MARCH  1 


MUNITION  WORKERS  LIKE  MUSIC 

Insurance  Adjusters  Find  Many  Pianos  and 
Talkers  in  Kingsland,  N.  J.,  Homes  Recently 
Wrecked  by  Big  Explosion 


DIAMONDS 

Not  the  too  sharp  cutting  sort,  but  smoothly 
polished  on  the  slightly  rounded  POINT; 
set  in  nickel  shank.    Sample  $1.40. 

E.  C.  HOWARD 
Hotel  Alexandria  Chicago,  111. 


Newark,  N.  J.,  January  22. — The  adjusters  for 
the  insurance  companies  who  are  appraising  the 
damage  done  when  the  town  of  Kingsland  nar- 
rowly escaped  total  destruction  in  the  explo- 
sion of  the  Canadian  Car  &  Foundry  Co.'s  war 
munition  plant  recently,  have  discovered  that 
munition  workers  are  great  buyers  of  luxuries. 
When  wages  jumped  from  $2  to  $3  a  day  to  $6 
or  $8  a  day,  the  workers  invested  the  excess 
in.  house  furnishings  of  high  quality,  including 
pianos  and  talking  machines  in  great  abundance 
and  of  first-class  makes.  In  fact,  hardly  a  dam- 
aged house  on  which  insurance  is  claimed  was 
without  its  musical  instrument  of  some  sort. 


Special  Building  Erected  for  Victrola  Depart- 
ment of  Schmelzer  Arms  Co.  in  Kansas  City 
Will  Soon  be  Ready  for  Occupancy 


Kansas  City,  Mo.,  February  6.: — The  Schmelzer 
Arms  Co.  will  get  into  its  new  building,  erected 
especially  for  the  Victrola  department,  and  to 
be  occupied  exclusively  by  that  department,  by 
March  1.  It  is  a  beautiful  structure,  matching 
well  the  great  building  that  has  been  called  for 
years  "the  most  interesting  store,  in  Kansas 
City."  The  new  store  will  give  the  wholesale 
department  three  times  its  present  space. 
Shelves,  filing  arrangements,  and  various  stock 
accommodations,  are  being  built  especially  for 
the  efficient  handling  of  talking  machines  and 
records,  and  other  merchandise,  on  plans  worked 
out  by  A.  A.  Trostler,  manager  of  the  ' depart- 
ment. Dealers  who  visit  Kansas  City — and  the 
place  will  be  worth  a  special  trip — will  find  out 
why  it  is  that  the  Schmelzer  Co.  makes  so  few 
errors  in  shipment;  and  they  will  get  a  fine  pic- 
ture of  a  big,  efficient  distributing  station  for 
Victrolas. 

The  Schmelzer  Arms  Co.  is  continuing  now, 
even  though  the  rush  of  the  Christmas  season  is 
long  past,  the  handling  of  Victrolas  direct  from 
the  incoming  trains  to  the  outgoing.  Men  are 
stationed  at  the  freight  depots,  to  pick  out  ma- 
chines as  they  are  unloaded,  and  mark  them  for 
shipment  to  dealers. 


MAKING  GOOD  IN  NEW  HAVEN,  CONN. 

Whitlock's  Book  Store  Building  Up  Large  Busi- 
ness with  the  Columbia  Line 


New  Haven,  Conn.,  February  6. — One  of  the 
successful  talking  machine  departments  in  this 
city  is  that  of  Whitlock's  Book  Store,  230  Elm 
street,  which  was  opened  in  October  of  last  year, 
and  has  proved  most  successful  ever  since.  The 
department  handles  Columbia  Graphophones  and 
records  exclusively  and  is  under  the  manage- 
ment of  Dean  D.  Smith. 

The  company  does  a  large  business  with  the 
students  at  Yale  College  and  carries  considerable 
advertising  in  the  "Yale  News,"  the  official  col- 
lege organ. 


The  King  Talking  Machine  Co.,  Inc.,  was  in- 
corporated last  week  for  the  purpose  of  deal- 
ing in  talking  machines  and  records,  the  cap- 
italization of  the  firm  being  $5,000,  and  the  in- 
corporators being  M.  W.  and  P.  J.  Friedman, 
of  New  York  City. 


Nicholson  Record  Cabinets 

'High-Grade  Cabinets 
Below  any  Competition 

Mahogany,  Imitation  Mahogany,  Quartered 
Oak."  Plain  Oak  with  Shelves  or  Racks. 
«g=  Write  for  Catalog  =®ft 

K.  NICHOLSON  FURNITURE  CO., 

New  York  Show  Rooms,  9th  Floor,  N.  Y.  Furniture  Exposition  Bldg. 
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BUFFALO'S  GROWING  POPULATION  ENCOURAGING  TO  TRADE  It  Has  a  Rimmed  Back 


Increasing  Industrial  Activity  Brings  Prosperity  to  Many  Lines  of  Business— Talking  Machine 
Men  and  Automobile  Show— The  Records  That  Are  in  Demand— Recent  Visitors 


Buffalo,  N.  Y.,  February  3. — The  talking  ma- 
chine trade  in  Buffalo  promises  to  show  a~  steady 
growth  in  1917.  All  the  local  dealers  said  that 
last  month's  business  was  considerably  better 
than  that  of  January,  last  year,  and  that  condi- 
tion is  likely  to  continue  as  the  year  progresses. 

Official  figures  showing  the  growth  of  the  pop- 
ulation of  the  Buffalo  district  have  just  been  re- 
ceived from  the  Census  Bureau  at  Washington. 
The  figures  back  up  the  claim  of  the  local  talk- 
ing machine  men  that  this  territory,  on  account 
of  its  industrial  activity  and  its  increasing  num- 
ber of  home  owners,  is  ideal  for  the  sale  of 
talking  machines  and  records.  The  population 
.of  the  Buffalo  district,  which  includes  Tona- 
wanda,  North  Tonawanda,  Lackawanna  and  the 
towns  of  West  Seneca,  Cheektowaga  and  Ham- 
burg, is  given  at  528,987.  This  is  an  increase  of 
8.3  per  cent,  in  the  past  five  years. 

"We  haven't  had  a  Victrola  of  any  kind,  in 

pilNllllllllllllllllllllIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIN 

1  The  PERFECTION  j 

1  Ball -Bearing  Tone  Arm  j 


|  Phonograph  Dealers  | 

The  "  Perfection  "  Bali-Bearing  § 

|  Tone  Arm  and  Reproducer  No.  4  § 

[  (new  model  ready  for  shipment  Feb.  § 

|  15)  is  a  STANDARD  accessory  | 

|  for  playing  all  makes  of  lateral  cut  f 

|  records  on  all  types  of  Edison  Disc  | 

|  machines.   It  is  heavier  and  stronger  § 

j  than  our  first  No.  4  arm  and  is  fin-  § 

|  ished  in  a  finer  quality  of  gold  plate.  | 

Over  20,000    sets  of  our  ball-  j 

|  bearing  lone  arms  are  now  in  use.  j 

|  Everyone  is  guaranteed,  because  it  | 

I  is  a  HIGH    GRADE  piece   of  | 

|  mechanism  that  will  hold  its  adjust-  | 

|  ment  and  finish.     Our  new  model  | 

|  No.  4  is  fitted  to  Edison  machines  | 

|  only. 

The    "Perfection"    ball-bearing  | 

|  tone  arm  is  manufactured  exclusively  | 

|  by  us  and  the  ball  bearing  idea  origi-  | 

I  nated  with  us.   If  your  customer  has  |" 

I  some  other  combination  show  him  ] 

|  this  one. 

All  dealers  should  carry  a  quantity  in  | 

I  stock  because  it  helps  the  Edison  dealer  § 

|  sell  machines  and  when  shown  to  owners  | 

|  of  Edison  machines  increases  record  sales  | 

j  for  dealers  who  handle  lateral  cut  records.  | 

|  Write  for  prices 

I  The  New  England  Talking  1 

j      Machine  Company  | 

I  16  Beach  Street      Boston,  Mass.  | 

1  I 

Fruiiiiiiiiiiiiiiiiiiiiiiiminiiii  iiiiiiiin  iiiiiiiiiniiniiiiii  I  I  i  iiiiiiiiiiiiiiiii  iiiiii  iimif 


regular  finish,  for  our  retail  floor  for  several 
months  on  account  of  the  extreme  shortage," 
said  C.  N.  Andrews,  of  the  firm  of  W.  D.  An- 
drews; "our  dealers  always  have  the  preference." 

Among  the  live  wire  salesmen  in  the  talking 
machine  field  is  C.  M.  Logan,  who  covers  the 
territory  west  of  Buffalo  for  W.  D.  Andrews. 
Mr.  Logan  calls  on  each  dealer  in  his  territory 
once  and  sometimes  twice  a  month. 

The  talking  machine  dealers  who  attended  the 
recent  automobile  show  in  this  city  included  O. 
Stranburg,  C.  Fred  Danielson  and  D.  C.  Rus- 
sell, Jamestown;  Henry  Schafer,  Dunkirk;  F.  A. 
Fornes,  Salamanca;  Mr.  Hutchens,  Ridgeway, 
Pa.,  and  Mr.  Landauer,  Medina. 

The  Albert  Schuler  Piano  Co.,  which  handles 
the  Edison  machines,  will  move  in  a  few  weeks 
to  a  new  location,  directly  opposite  the  entrance 
to  the  Teck  Theatre.  The  store  will  be  elabo- 
rately fitted  out  with  booths  and  an  Edison  con- 
cert room. 

A.  H.  Trotter,  representing  the  Gibson-Snow 
Co.,  Inc.,  of  Syracuse,  New  York  State  distribu- 
tors of  the  Sonora  phonograph,  called  on  John 
G.  Schuler,  Bing  &  Nathan  and  W.  H.  Bauer, 
Sonora  dealers  of  this  city.  Mr.  Trotter  said  he 
was  pleased  with  the  demand  for  Sonoras  in 
Buffalo. 

Billy  Sunday's  campaign  in  Buffalo  has  cre- 
ated a  heavy  demand  for  the  records  by  Homer 
Rodeheaver,  Mr.  Sunday's  famous  choirmaster. 
W.  L.  Sprague,  manager  of  the  Columbia,  store, 
Buffalo,  is  making  special  announcements  re- 
garding these  records  in  his  window  display. 

W.  J.  Bruehl,  manager  of  the  retail  depart- 
ment of  Neal,  Clark  &  Neal's,  reports  a  heavy 
call  for  the  Rodeheaver  records.  The  most  pop- 
ular of  the  records  is  "Brighten  the  Corner 
Where  You  Are." 

V.  W.  Moody,  manager  of  Neal,  Clark  & 
Neal's,  is  enthusiastic  over  the  activity  of  the 
Victor  dealers  in  this  territory  and  the  improve- 
ments which  some  are  making  at  their  stores. 
Goold  Bros.,  who  sell  the  Victor  line,  will  make 
extensive  alterations  at  their  store  at  Main,  near 
Utica  streets.  They  will  take  over  additional 
space  on  the  second  floor  of  the  building.  Their 
office  will  be  conveniently  located  on  a  bal- 
cony. Two  Victrola  booths  on  the  main  floor 
will  be  among  the  improvements. 

The  Schmidt  Co.  has  installed  a  new  Victrola 
booth  in  its  Genesee  street  store. 

The  Clark  Music  Co.,  which  has  succeeded  to 
the  franchise  of  A.  F.  Winegar,  has  installed  a 
booth  at  its  new  store  at  2338  Seneca  street. 

W.  F.  Gould  is  planning  to  devote  exclusively 
one  of  his  stores  in  his  Elk  street  block,  to  the 
sale  of  Victor  goods. 

Burley  &  Beisinger,  who  handle  only  the  Vic- 
tor line,  have  moved  into  a  larger  store  in  West 
Ferry  street,  where  they  have  four  booths. 

C.  H.  Utley  is  distributing  a  useful  combina- 
tion, which  is  an  "Edison  bank  and  postal  card." 
Mr.  Utley  advises  his  customers  to  slip  a  few 
nickels  and  dimes  and  quarters  in  the  bank. 
"When  the  bank  contains  $10  or  more,  bring  it 
to  us  and  make  your  selection  of  an  Edison," 
says  Mr.  Utley. 

Denton,  Cottier  &  Daniels,  in  describing  their 
store,  use  these  slogans,  "the  store  your  fore- 
fathers patronized,"  "the  store  that  has  made 
Victor  shopping  a  pleasure,"  and  "the  store  that 
has  all  available  Victor  records  always  on  hand." 


The  Wall  Street  Journal  has  been  featuring 
a  story  that  there  will  be  a  big  consolidation  of 
the  leading  talking  machine  concerns  in  the  near 
future,  and  adds:  "This  accounts  for  the  recent 
activity  and  strength  of  the  phonograph  stocks." 
This  has  long  been  a  favorite  topic  with  finan- 
cial papers,  and  of  course,  it  is  not  based  upon 
anything  authoritative,  but  rather  gossip,  al- 
ways so  popular  in  Wall  street  circles,  but 
never  more  so  than  in  these  days  of  "leaks." 


Cabinet  403  is  arranged  wiih  a  rim,  which  is  hinged 
al  the  back-  This  back  piece  drops  down  and  enables 
you  to  slide  the  new  style  Victrola  IX  in.  It  worlds 
eery  easily  and  makes  a  splendid  outfit.  Nothing  to 
get  out  of  order  and  you  can  put  the  machine  in  almost 
as  quick  as  you  could  set  it  on  a  cabinet  without  rim. 


WALL  STREET'S  "TALKING  MACHINE"  ■ 


No.  403  [Vertical  Interior] 
For  New  Victrola  IX,  only. 

Height,   34>4    in.     Width,  in.  Depth, 

in. 

Holds  224  Victor  records. 

Mahogany.    Quartered  Oak. 

Average  weight,  crated,  85  pounds, 
flf  horizontal  shelving  is  desired,  order  No. 
'  1403.] 

[When   felt   interior   is   desired   ask  for  No. 
403F.] 

624001 — Mahogany   or  Oak   Vertical  Interior. 
927504 — -Mahogany  or  Oak  Horizontal  Shelves 
or  Felt  Interior. 


Cabinet  Profits 
Pay  the  Rent 

This  Is  Particularly  True 
At  This  Time  of  the  Year 


People  who  acquired  talking  machines 
during  the  holiday  season  are  just  reach- 
ing the  time  when  their  records  demand 
a  cabinet  to  hold  them. 

If  you  haven't  fortified  yourself  with 
Udell  cabinets  to  turn  this  demand  into 
a  profit  for  yourself,  you  should  write  for 
our  attractive  book  which  tells  you  how 
to  make  the  cabinet  end  of  your  business 
of  profitable  importance.  We  have  a 
style  of  record  cabinet  for  every  taste. 


1  The  Udell  Works  § 

!j  1204  West  28th  Street  jl 

■       Indianapolis,  Ind.  ■ 
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UViMSUO*  Line 


A  Money-Maker  for  Progressive  Dealers 


Harrolla  Equipment 

All  Harrolla  Cabinets 
are  manufactured  in  our 
own  factory,  thereby  re- 
ducing costs  to  a  mini- 
mum. We  are  using 
all  MEISSELBACH 
parts  in  every  machine, 
as  these  parts  are  the 
best  on  the  market. 

Every  Harrolla  machine  is  guar- 
anteed absolutely  or  money  will 
be  refunded.  A  Harrolla  perfect 
jewel  point  furnished  with  every 
machine. 

The  Harrolla  line  is  no  experi- 
ment, but  every  machine  em- 
bodies quality  in  every  detail, 
cabinet,  parts  and  tone. 


Model  150— Retails  at  $125 
Finish:  Mahogany,  golden  oak,  fumed  oak, 
English  oak,  Mission  oak  and  silver  grey.  Motor, 
No.  16  Meisselbach,  playing  five  ten-inch  records 
with  one  winding.  Dimensions:  Height, 
inches;  width,  22  inches;  depth,  22  inches.  Uni- 
versal tone-arm.  Automatic  stop.  All  metal  parts 
nickel-plated.    Made  in  one  or  two  door  cabinets. 


Model  250— Retails  at  $200 
Finish:  Mahogany,  light,  dark  and  natural  wood  colors. 
Motor:  No.  16  Meisselbach,  playing  five  ten-inch  records 
with  one  winding.  Dimensions:  Height  51J4  inches;  width. 
23  inches;  depth,  25  J4  inches.  Universal  tone-arm.  Auto- 
matic stop.    All  metal  parts  gold  or  nickel-plated. 


Let  Us  Fill  Your  Record  Orders 

We  are  direct  jobbers  for  the  famous  MAJESTIC  records, 
retailing  at  25  and  50  cents;  7  and  9  inch  double  face,  hill  and 
dale  cut.  The  MAJESTIC  record  is  known  for  its  tone  qual- 
ity, complete  catalog,  prominent  artists,  and  the  fact  that  it 

gives  "more  music  for  less  money". 


Model  No.  75— Retails  at  $75. 
Finish:  Mahogany,  golden  oak,  fumed 
oak,  English  oak,  Mission  oak  and  silver 
grey.  Motor,  No.  12  Meisselbach,  playing 
three  ten-inch  records  with  one  winding. 
Dimensions:  Height,  42^2  inches;  width, 
19  inches;  depth,  22  inches.  Universal  tone- 
arm.  All  metal  parts  nickel-plated.  Made 
in  one  or  two  door  cabinets. 


Universal 

Harrolla  ma- 
chines play 


ill 


makes 


of 
th- 


records  wi 
out   any  at- 
tachment. 


liilim 


Model  No.  50 — Retails  at  $50 
Finish:    Solid  mahogany  or  oak.    Motor,  No.  10  Meissel- 
bach, playing  three  ten -inch  records.     Dimensions:  Height, 
16  inches;   width,   18  inches;  depth,  22  inches.  Universal 
tone-arm.    All  metal  parts  nickel-plated. 


Very  Liberal  Discounts  to  the  Trade.    Write  To-day  for  Proposition. 

KING  TALKING  MACHINE  CO.,  11  West  25th  St.,  NEW  YORK 


DEALERS  ARE  INVITED  TO  CALL  AND  INSPECT  OUR  LINE 
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THE  "TIRED"  SALESMAN  AND  HIS  EFEECT  ON  CUSTOMERS 

An  Incident  That  Goes  to  Prove  That  the  Dealer  Who  Carries  "Sleepers"  on  His  Staff  Is  Work- 
ing Directly  Against  His  Own  Interests — Doesn't  Pay  to  Discourage  Possible  Buyers 
The   following  little   story   on  sellin 


as  it 

should  not  be  done  sets  forth  a  condition  that 
obtains  in  a  surprising  number  of  talking  ma- 
chine stores  and  describes  the  inefficient  methods 
that  have  become  generally  recognized  in  the 
industry. 

After  reading  the  story  the  talking  machine 
dealer  should  look  over  his  own  staff  to  see 
that  there  are  no  "sleepers"  occupying  space 
on  his  payroll.  The  incident,  as  set  forth  in 
the  "Columbia  Record"  recently  was  as  fol- 
lows: 

Scene:  Talking  machine  shop  of  Whoozis 
&  Co.,  Anyole  Town,  Mo. 

Characters:  One  of  the  genus  homo,  com- 
monly known  as  a  salesman.  Lacking  an  ade- 
quate substitute  for  that  name  and  out  of  due 
regard  for  the  National  Board  of  Censorship, 
we'll  let  it  go  at  that.  He's  one  of  those  fel- 
lows who  means  well,  tries  a  little  and  fails 
much. 

Also  a  prospective  customer  with  lots  of  coin 
of  the  realm  tucked  away  in  a  pigskin  purse  in 
the  pistol  pocket  of  his  pants — likewise  a  dis- 
position to  buy  Columbia  records. 

The  Prospective  Customer  makes  the  first  ad- 
vances— from  necessity  rather  than  inclination. 

"Good  morning.    I  have  a  '  ' 

machine,  but  I  have  seen  in  your  advertising — 
which,  by  the  way,  is  mighty  clever — that  it  will 
play  Columbia  records.  The  wife's  very  fond 
of  grand  opera.  What  records  have  you  from 
'Traviata?'  " 

With  an  uncanny,  delirious  fog-horn  sort  of 
yawn,  accompanied  by  a  look  indicative  of  the 
fact  that  he  didn't  know  whether  "Traviata" 
was  a  new  disease  or  a  new  dance,  the  salesman 
indolently  indicated  a  catalog  with  a  sort  of 
semaphore  motion  of  his  arm. 

Profusely  apologizing  for  keeping  him  away 
from  his  much  needed  rest,  P.  C.  skimmed 
through  the  catalog;  for  it  was  splendidly  and 
simply  indexed,  found  what  he  wanted  and  what 
the  salesman  should  have  known  he  wanted. 

"Let  me  hear  A-5284  and  A-5212,"  he  gently 
urged  by  the  simple  process  of  jabbing  his  index 
finger  into  the  ribs  of  the  somnolent  one. 

Awaking  with  a  start,  the  salesman  ambled 
aimlessly  toward  the  back  of  the  store  where 
the  P.  C.  could  see  him  wandering  from  shelf 
to  shelf  and  climbing  ladder  after  ladder. 
When  ten  minutes  had  elapsed  by  P.  C.'s  In- 
gersoll, '  the  salesman  called,  "I'm  afraid  we 
haven't  got  either  of  those  numbers,  but  I  can 
give  you  a  peach  of  a  violin  record  by  Ysaye 
(only  he  pronounced  it  'Why-Say'),  or  a  bear 
of  a  one-step  'By  the  Beautiful  Sea.'  "  Business 
of  relapsing  again  into  the  arms  of  Morpheus. 

Declining  the  proffered  substitutes,  Mr.  P.  C. 
got  obstinate.  Me  decided  he'd  buy  a  record  in 
that  store  if  he  had  to  buck  the  manager,  ten 
salesmen  and  the  allied  armies  of  Europe  in  the 
buying  of  it.  Persistence  won,  and  when  the 
P.  C.  finally  managed  to  hear  record  A-5284, 
Mary  Garden's  famous  double-disc  from 
"Traviata"  which  had  been  resurrected  from 
some  unknown  place  he  felt  amply  repaid  for  his 
long  vigil. 

Noting  the  look  of  approval  of  P.  C.'s  face, 
the  salesman  did  not  wait  for  the  record  to  fin- 
ish. Yanking  the  reproducer  off  the  disc  with 
the  same  motion  he  would  have  used  for  hauling 
in  a  whale,  he  bellowed,  "Shall  I  wrap  it  up?" 
with  a  hopeful  glance  in  his  lack-luster  eye. 

With  previous  experience  in  mind  P.  C.  re- 
plied, "No,  never  mind.  It's  now  10.30  and  I 
have  to  catch  the  12  o'clock  train  two  blocks 
down  the  street.  I'll  take  no  more  chances. 
Give  it  to  me  unclothed." 

Consoled  by  his  partial  victory  P.  C.  dropped 
$3  on  a  nearby  counter  and  hurriedly  hit  the 
hard  highway,  pondering  in  his  mind  whether, 
after  all,  it  really  paid  to  advertise. 

Friends,  these  facts  may  be  a  trifle  overdrawn, 
but  you  will  get  the  sound  logic  behind  them. 

Tf  all  customers  got  the  same  treatment  as 
P.  C.  received,  the  profits  of  Whoozis  &  Co. 


undoubtedly  looked  like  a  thermometer  when 
it's  half  way  between  one  above  and  one  below. 

Get  a  little  heat  under  the  mercury  bulb  and 
change  the  store  temperature  to  fever  heat. 


CARNIVAL  DOES  NOT  HELP  TRADE 

St.  Paul  Talking  Machine  Dealers  Realize  Lit- 
tle From  Big  Winter  Celebration — Plan  An- 
other Next  Year— The  Effect  of  Cold  Weather 
— General  Trade  Clamoring  for  Stock 


St.  Paul  and  Minneapolis,  Minn.,  February  5. 
— St  Paul's  winter  carnival  is  over,  and  the 
Northwest  has  recovered  its  normal  temperature ' 
and  respiration.  There  are  varied  opinions  as 
to  the  net  results  of  the  big  festivity  on  busi- 
ness. That  the  concerns  dealing  directly  in 
carnival  supplies,  such  as  drums,  horns,  moc- 
casins, blankets  and  such  articles,  profited  well 
there  can  be  no  question,  but  whether  the  other 
dealers  obtained  enough  to  make  their  partici- 
pation in  the  affair  at  all  profitable  may  be  ques- 
tioned. 

Thousands  of  people  came  to  town — but  not 
to  spend  their  money  in  the  stores  nor  to  buy 
phonographs.  At  the  same  time  St.  Paul  is 
demanding  another  carnival  in  1918,  and  the  big 
men  with  one  voice  have  joined  in  the  general 
demand,  so  this  important  question  may  be  re- 
garded as  having  been  decided. 

It  has  been  extremely  cold  all  over  the  North- 
west, and  the  snowfall  has  been  unusually  heavy. 
Business  does  not  appear  to  have  suffered,  how- 
ever, except  through  delays  incident  to  hin- 
drances to  transportation.  The  volume  of  busi- 
ness by  the  Twin  City  dealers  in  January  will 
be  nearly  double  that  of  the  corresponding 
month  of  1916.  This  is  true  in  the  retail  end, 
and  more  particularly  of  the  jobbers. 

William  Lucker,  of  the  Minnesota  Phono- 
graph Co.,  St.  Paul,  reports  that  trade  is  so 
much  better  this  year  that  there  is  no  com- 
parison with  the  early  days  of  1916.     This  he 


believes  is  the  general  experience  of  the  St. 
Paul  dealers,  and  particularly  those  who  handle 
the  Edison  goods. 

The  feature  of  the  business  of  the  Beckwith- 
O'Neill  Co.  is  the  tremendous  clamor  for  rec- 
ords. Fortunately  this  is  a  demand  which  can 
be  filled  with  comparative  ease  as  special  ef- 
forts have  been  made  to  acquire  and  maintain  a 
big  stock  of  records.  A  number  of  small  and 
ii  regular  shipments  of  machines  have  arrived, 
but  nothing  like  a  stock  has  been  accumulated. 

The  Beckwith-O'Neill  Co.  has  been  delighted 
and  somewhat  surprised  to  receive  visits  from 
country  merchants,  with  whom  there  had  been 
no  previous  correspondence.  The  Victor  adver- 
tising, constant  and  omnipresent,  probably  is 
self-explanatory,  relative  to  this  class  of  mer- 
chants. 

Laurence  H.  Lucker,  president  of  the  Minne- 
sota Phonograph  Co.,  will  be  one  of  those  to 
attend  the  Edison  jobber's  convention  and  ob- 
serve Thomas  A.  Edison's  birthday  with  the 
others  of  the  clan.  The  jobbing  trade  of  his 
house,  which  showed  a  phenomenal  increase  in 
1916  continues  to  remain  big. 

J.  George  Smith,  the  Twin  City  candy  man, 
with  stores  both  in  St.  Paul  and  Minneapolis, 
is  advertising  the  Stewart  phonograph  in  a  big 
way. 

Foster  &  Waldo  continue  at  the  tremendous 
pace  set  in  December,  and  their  January  busi- 
ness will  make  all  of  its  predecessors  look  puny 
in  comparison. 

Don  Preston,  for  three  years  manager  of  the 
phonograph  department  of  the  L.  S.  Donaldson 
Co.,  has  gone  to  San  Francisco,  where  he  will 
be  connected  with  the  Victrola  department  of 
Sherman,  Clay  &  Co. 


MOVING  TO  SEPARATE  BUILDING 


Philadelphia,  Pa.,  February  7. — B.  Miller  is 
moving  his  piano  and  talking  machine  depart- 
ment from  the  main  building  to  a  separate  build- 
ing at  607-9  South  Second  street,  which  was  re- 
cently purchased.  After  extensive  alterations 
these  new  quarters  will  be  the  largest  and  most 
complete  downtown. 


Khaki  Moving  Covers 

MODERN   METHOD,  [INSURES   SAFE  HANDLING 


Army  Khaki 
Heavily 
Padded  with 
Felt, 

Fleece-lined 


We  make 
them  up 
promptly,  to 
order,  to  your 
measurements 
or  to  fit  any 
machine 


Price,  $5. 


oo 


net 


Special  inducements  to  Jobbers 

Lyon  &  Healy,  Chicago 
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STRIKING  HAWAIIAN  WINDOW  OF  C.  E.  GORHAM,  INC. 


Timely  and  interesting 
adequately  describe  a  win- 
dow display  used  recently 
by  C.  E.  Gorham,  Inc., 
Brooklyn,  N.  Y.,  prom- 
inent Columbia  dealer. 
With  the  country-wide 
popularity  of  Hawaiian 
music,  it  goes  without 
saying  that  this  display  at- 
tracted more  than  passing 
attention  from  the  general 
public. 

The  Hawaiian  hut  is  no 
more  than  pieces  of  compo 
board  braced  on  a  light 
wooden  frame,  which  any 
handy  man  can  put  up.  A 
bale  of  straw  laid  in  layers 
on  the  boards  held  in  place  by  strips  of  tarred 
tape  or  canvas,  each  layer  of  straw  hiding  the 


strip  below  and  some  artificial  palms  at  the  cor- 
ners is  all  there  is  to  the  display. 


TALKER  AN  AID  TO  VIOLIN  STUDY 


Authority  Tells  of  the  Benefit  That  May  be  En- 
joyed by  the  Student  in  His  Work  Through 
the  Medium  of  the  Talking  Machine 


On  a  number  of  occasions  there  have  been 
articles  published  on  the  use  of  the  talking  ma- 
chine for  the  study  of  music,  and  particularly 
on  its  value  to  students  of  the  violin.  How  the 
talking  machine  can  really  assist  the  violin  stu- 
dent was  emphasized  most  strongly  recently  by 
John  A.  Harrington  in  an  article  in  "The  Violin- 
ist," in  which  he  said: 

"I  believe  that  many  violin  students  underesti- 
mate the  value  of  the  talking  machine  in  violin 
study.  There  are  many  students  who  are  in  the 
country  or  small  towns,  and  are  unable  to  em- 
ploy a  good  teacher  or  hear  good  violinists.  For 
such  as  these  the  talking  machine  is  a  great 
help. 

•  "There  are  many  who  are  studying  the  violin 
who  never  heard  an  artist  play,  and  who  have 
no  idea  what  can  be  done  by  masters  of  the 
instrument. 

"The  average  student  is  able  to  buy  a  small 
talking  machine  and  a  few  records  such  as  are 
suited  to  his  needs.  Simple  pieces  should  be 
used  at  first,  and  as  the  student  gains  in  skill,  the 


difficulty  of  the  pieces  to  be  learned  should  be 
increased. 

"The  average  student  who  has  never  heard  a 
master  player  does  not  know  what  kind  of  a  tone 
to  try  to  produce.  The  proper  way  to  execute 
many  of  the  technical  parts  of  violin  work,  such 
as  trills,  arpeggios  and  pizzacatos,  are  plainly 
seen  in  listening  to  the  records  of- the  present 
day  artists.  By  looking  at  the  notes  of  the  piece 
being  played  by  the  talking  machine  the  student 
is  enabled  to  see  how  the  hand  is  shifted  from 
one  position  to  another  by  that  easy  motion 
which  is  the  mark  of  a  good  player. 

"This  the  student  tries  to  imitate  with  some 
success. 

"Many  are  uncertain  as  to  the  speed  and  use 
of  that  art  in  itself,  the  vibrato.  Here  the  stu- 
dent, by  careful  observation,  sees  when  it  is  used, 
and  how  the  speed  varies  with  the  kind  of  pass- 
age being  played.  The  student  soon  has  several 
solos  that  he  can  play,  and  play  with  the  assur- 
ance that  he  is  playing  them  correctly. 

"Many  times  a  student  has  trouble  in  giving 
the  proper  accent  or  giving  good  expression  to 
a  piece;  but  by  hearing  a  master  player  play  it  a 
few  times  he  is  able  to  go  ahead  and  study  it 
with  good  effect. 

"For  the  price  of  a  seat  in  a  hall,  where  an 
artist  is  to  play,  a  record  by  the  same  artist, 


The  LYRIAN 

$25.  Cabinet  Phonograph 


"A  new  standard  of  value 

Specifications : 

Universal  tone  arm.  Plays  any  record. 
Excellent  tone.     Worm  driven  motor. 

Stands  36  inches  high,  closed. 
Mahogany  finish.         Beautiful  design. 
Cabinet  for  records. 


This  wonderful  machine  fits  in  with  any  line. 
It  positively  sells  itself. 

Dealers  should  act  quickly. 
Write  for  Catalog 


LYRIAN  PHONOGRAPH  CO. 

DEPT.  T. 

SOUTH  AND  SUMMER  STREETS,  CINCINNATI,  O. 


Jewel  Needles 

DIAMOND,  SAPPHIRE,  AGATE 

For  All  Types  of  Records 

Our  methods  of  grinding  needles  are  the 
most  scientific  known,  producing  a  most 
uniform  and  highly  polished  product. 
We  manufacture  ALL  parts  of  Talking 
Machines 

Dixon  Manufacturing  Co.,  Inc. 

295  FIFTH  AVENUE  NEW  YORK 


or  one  as  good,  can  be  purchased  by  the  student. 

"The  record  may  be  played  as  often  as  the 
student  likes. 

"When  the  student  is  weary  with  the  day's 
work,  he  may  sit  and  listen  to  the  world's  great 
artists.   He  may  rest  and  learn  at  the  same  time. 

"Many  who  attend  concerts  do  not  understand 
the  selections  that  are  played.  Had  they  heard 
these  same  selections  played  on  the  talking  ma- 
chine they  would  enjoy  the  concert  much  more. 

"It  seems  as  if  correspondence  schools  for  the 
violin  would  do  well  to  use  the  talking  machine 
in  connection  with  their  lessons. 

"They  say  that  students  do  not  wish  to  bear 
the  added  expense  of  the  talking  machine,  but  it 
seems  as  if  some  earnest  students  would  be  glad 
to  do  so. 

"I  was  much  interested  in  an  article  by  Maud 
Powell,  setting  forth  the  advantages  of  the  talk- 
ing machine  for  violin  students,  and  I  agree  with 
her  in  thinking  that  the  time  will  come  when  the 
standard  exercises  for  the  violin  will  be  on  rec- 
ords for  students'  use. 

"When  I  began  the  study  of  the  violin  I  was 
unable  to  employ  a  teacher  steadily. 

"I  used  the  talking  machine  with  good  success, 
and  I  would  advise  students  so  situated  to  try 
the  talking  machine,  as  I  am  sure  they  will  re- 
ceive much  benefit  from  it." 


TALKING  MACHINE  EXPORTS 

The  Figures  for  November  Presented — Exports 
Show  Increase  for  the  Month 


Washington,  D.  C,  January  29. — In  the  sum- 
mary of  the  exports  and  imports  of  the  com- 
merce of  the  United  States  for  the  month  of 
November,  1916  (the  latest  period  for  which  it 
has  been  compiled),  which  has  just  been  issued 
by  the  Bureau  of  Statistics  of  the  Department 
of  Commerce  and  Labor,  the  following  figures 
regarding  talking  machines  and  supplies  appear: 

Talking  machines  to  the  number  of  6,039 
valued  at  $163,111,  were  exported  for  NovemDer, 
1916,  as  compared  with  3,569  talking  machines, 
valued  at  $115,260,  sent  abroad  in  the  same 
month  of  1915.  The  total  exports  of  records 
and  supplies  for  November  were  valued  at 
$169,224  as  compared  with  $73,017  in  November, 

1915.  For  the  eleven  months  56,009  talking  ma- 
chines were  exported,  valued  at  $1,414,631  in 

1916,  and  26,027,  valued  at  $789,618,  in  1915, 
while  records  and  supplies  valued  at  $1,121,885 
were  sent  abroad  during  1916,  as  against  706,697 
in  1915. 


A  PROGRESSIVE J5R00KLYN  DEALER 

One  of  the  popular  and  successful  dealers  in 
talking  machines  in  the  Greenpoint  section, 
Brooklyn,  is  Thomas  Anderson,  an  old  establish- 
ed furniture  dealer,  who  has  been  in  business  at 
717-719  Manhattan  avenue,  for  some  twenty  years. 
Noting  the  popularity  of  the  talking  machine  in 
his  vicinity,  he  decided  about  a  year  ago  to 
secure  the  agency  for  the  Sonora  phonograph, 
installing  a  large  number  of  these  machines.  He 
later  added  the  Pathephone  and  Pathe  records. 
Mr.  Anderson  has  nicely  fitted  up  sound-proof 
booths  in  the  rear  of  his  store.  He  is  a  firm 
believer  in  the  value  of  window  display,  and 
at  all  times  has  an  attractive  line  of  phono- 
graphs on  view.  He  reports  an  active  business 
ill  talking  machines  and  records  during  and  since 
the  holidays — in  fact,  the  demand  has  far  ex- 
his  expectations, 
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Ma&nola  Talking  Machine 

Clearness  and  Cleanness  of  Reproduction 

are  its  predominating  features. 


'WhenYouandl 


"And  now  we're  a&ed  and  &rey,  Maggie, 
And  the  trials  of  life  nearly  done, 
Let  us  sin&  of  the  days  that  are  &one,  Ma£g,ie  ; 
When  you  and  I  were  young,." 

(Illustration  Jroni  the  Catalog  of  the  Magnola  Talking  Machine— Yours  for  the  asking) 


ADDRESS  DEPARTMENT  M 


MAGNOLA  TALKING  MACHINE  CO. 


OTTO  SCHULZ,  President 


711  MILWAUKEE  AVENUE,  CHICAGO 
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ADDITION  TO  ESTABLISHMENT 

Columbia  Co.  in  New  Haven  Makes  Big  Addi- 
tion to  Its  House  in  That  City 


New  Haven,  Conn.,  February  3.— The  local 
headquarters  of  the  Columbia  Graphophone  Co. 
has  experienced  such  a  big  advance  in  its  busi- 
ness that  Manager  H.  M.  Blakeborough  has 
found  it  necessary  to  make  a  large  addition  to 
the  establishment,  which  is  centrally  located  at 
25  Church  street.  Extra  space  of  4,800  square 
feet  has  been  added  to  the  place,  and  very 
shortly  the  enlarged  quarters  will  be  thrown 
open  to  the  public.  Mr.  Blakeborough  is  well 
and  favorably  remembered  in  Boston,  where  he 
was  born,  and  where  he  was  retail  sales  man- 
ager. He  has  been  at  the  head  of  the  New 
Haven  store  for  eight  years.  He  knows  the 
Columbia  business  thoroughly,  and  with  a  com- 
petent staff  of  co-workers  he  was  able  to  build 
up  a  business  last  year  that  was  220  per  cent, 
ahead  of  that  of  the  year  before.  Some  record 
that! 


SINGAPHONE  CORP.  LEASE  OFFICES 

Recent  Entrant  in  Talking  Machine  Field  Es- 
tablishes Headquarters  at  32  Union  Square, 
New  York 


The  Singaphone  Talking  Machine  Corp.,  Inc., 
recently  organized,  have  leased  quarters  for 
their  executive  offices  and  showrooms  at  32 
Union  Square,  New  York.  A  number  of  offices 
in  the  building  at  that  address  have  been  en- 
tirely rearranged  for  their  new  purposes  so  as 
to  carry  on  that  end  of  the  organization's 
work  in  an  efficient  manner. 

Besides  manufacturing  five  models  of  cabinet 
machines  which  will  range  in  price  from  $15  to 
$150,  the  new  company  will  also  deal  in  motors, 
tone  arms,  sound  boxes  and  all  talking  machine 
accessories.  Arrangements  are  also  being  made 
to  act  as  distributors  for  a  ten  and  twelve-inch 
record. 


NEWARK  EDISON  SHOP  ACTIVE 

Elaborate  and  Frequent  Recitals  Bring  Excel- 
lent Results — Edison  Artists  Featured 


The  Edison  Shop,  861  Broad  street,  Newark, 
N.  J.,  has  been  closing  a  heavy  volume  of  busi- 
ness since  January  1.  Informal  concerts  are 
given  every  afternoon  and.  in  addition  concerts 
by  invitation  are  given  each  Saturday  at  3.30 
and  8.30  p.  m.,  with  usually  at  least  one  of  the 
Edison  staff  of  vocal  artists  as  an  added  attrac- 
tion. On  Saturday,  February  10,  a  splendidly 
attended  concert  was  given,  both  afternoon  and 
evening  with  a  well  known  soprano,  Betsy  Lane 
Shepard,  as  the  vocal  star  of  the  day.  One  of 
the  recent  feature  sales  made  by  the  Edison 
Shop  was  an  official  laboratory  model  Edison 
to  Thos.  H.  McCarter,  president  of  the  Public 
Service  Corp.,  of  Newark,  who  is  delighted  with 
the  instrument. 


OFFERING  A  NEW  LINE  OF  MACHINES 

Humanatone  Talking  Machine  Corp.  Giving 
Special  Attention  to  the  Manufacture  of  Fine 
Cabinets — Details  of  Mechanical  Equipment 


The  Humanatone  Talking  Machine  Corp.,  254 
North  Tenth  street,  Brooklyn,  N.  Y.,  has  just 
placed  on  the  market  a  complete  line  of 
"Humanatone"  talking  machines,  retailing  from 
$50  to  $200.  The  company  is  occupying  the  en- 
tire building  where  it  has  its  executive  offices, 
and  during  the  past  few  weeks  has  succeeded 
in  organizing  a  competent  corps  of  workmen 
which  are  turning  out  cabinets  under  the  direc- 
tion of  the  company's  officers. 

All  of  the  cabinets  used  for  the  "Humanatone" 
line  will  be  made  by  the  company  in  its  factory, 
and  particular  attention  will  be  paid  to  the 
production  of  cabinets  of  quality,  genuine  ma- 
hogany being  used  for  all  cabinets.  Every  ma- 
chine is  equipped  with  a  universal  tone  arm,,, 
playing  all  makes  of  records  without  an  attach- 


ment. The  Humanatone  line  will  be  merchan- 
dised through  the  dealers  along  the  recognized 

lines. 

H.  A.  Singer,  president  of  the  Arkla  Cabinet 
Co.,  St.  Louis,  Mo.,  and  well  known  in  the  lum- 
ber and  timber  trades,  is  president  of  the 
Humanatone  Talking  Machine  Co.,  and  actively 
directing  the  company's  affairs.  J.  Gottlieb,  gen- 
eral manager  of  the  company  has  been  associ- 
ated with  the  talking  machine  industry  for  sev- 
eral years,  and  will  pay  particular  attention,  to 
dealer  co-operation  and  the  development  of 
sales. 


TWO  LEADING  HEINEMAN  MOTORS 

Models  3  and  4  Find  Much  Favor  With  Manu- 
facturers of  Better  Grade  Talking  Machines 


HENRY  H.  GROSS  A  BENEDICT 

Henry  H.  Gross,  manager  of  the  Pathe  de- 
partment of  Henry  B.  Pye  &  Co.,'  Inc.,  2918 
Third  avenue,  New  York,  took  unto  himself  a 
wife  on  January  21.  The  wedding  ceremony 
and  reception  were  held  at  the  Westminster, 
New  York.  Mr.  and  Mrs.  Gross  spent  their 
honeymoon  visiting  Philadelphia,  Baltimore  and 
Washington  and  spent  sometime  at  Atlantic 
City. 


There  is  published  in  this  issue  of  The  World, 
photographs  and  descriptions  of  two  of  the  most 
popular  motors  in  the  line  of  motors  manufac- 
tured by  the  Otto  Heineman  Phonograph  Sup- 
ply Co.,  New  York.  These  motors,  Nos.  3  and 
4,  are  in  use  by  manufacturers  throughout  the 
country,  and  are  generally  recognized  as  repre- 
sentative of  the  best  motor  construction. 

Otto  Heineman,  president  of  the  Otto  Heine- 
man  Phonograph  Supply  Co.,  is  planning  to 
reproduce  the  company's  entire  line  of  motors 
in  the  columns  of  The  Talking  Machine  World, 
in  order  that  interested  manufacturers  and  deal- 
ers may  cut  out  the  set  of  illustrations,  and  use 
them  as  a  handy  means  of  reference  as  an  aux- 
iliary catalog.  The  illustrations  are  clear  and 
distinct,  and  the  reproduction  of  the  list  of  parts 
with  their  descriptions  will  doubtless  prove  in- 
teresting to  all  members  of  the  trade. 


This 
New 
Quality 
Record 


Two 
Months 


Has  Broken 
All  Sales  Records 


because  they  are  full  75c.  value.  They  are  fully  equal  in  tone  to  the 
most  expensive  records — are  made  with  the  same  care  and/skill  and 
of  the  same  material— and  play  as  long  as  any  ten  inch  record.  The 
twenty  new  February  numbers  make  a  total  of  sixty 

PAR-O-KET 

Quality  Records 

1 20  selections  to  choose  from — including  many  of  the  latest,  most  popular  selec- 
tions of  the  leading  music  publishers,  and  the  artists  and  musicians  rendering 
them  are  recognized  as  the  best  in  their  respective  fields. 

Par-O-Ket  Quality  Records  are  seven  inch,  double  disc,  Hill-and-Dale  and 
play  perfectly  on  all  phonographs  equipped  to  play  hill-and-dale  records,  and, 
with  an  attachment,  on  machines  playing  lateral  cut  records. 

Price,  25c.  each — In  the  West  30c.  each — In  Canada  35c.  each 

Look  on  page  119  for  list  of  new  numbers. 
DISTRIBUTORS  WANTED  IN  EVERY  CITY — WRITE 

Paroquette  Record  Mfg.  Company 


47  West  34th  Street 


NEW  YORK 
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^  Designing  and  building  special  machinery 
^  Making  tools  and  dies 
•I  Making  wood  patterns 
^  Nickel  plating 
^  Manufacturing 


We  do  these  for  you — when  any  one  depart- 
ment of  your  factory  is  busy,  or  when  you  want 
us  to  act  as  your  entire  factory.  We  do  these 
things  for  you,  for  a  day,  a  week,  a  month — so 
long  as  you  wish.  And  the  work  is  Precision 
Work  :  the  work  of  the  craftsman.  Our  Bulletin, 
Cost  Plus  Proportionate  Profit"  is  interesting. 
Shall  we  send  you  a  copy? 


DeCamp  &  Sloan,  Inc. 

Works,  420  Ogden  St.,  Newark,  N.  J.  New  York  Office,  141  Broadway 


m 
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REPAIRS 

TALKING  MACHINE  TROUBLES  AND 
HOW  TO  REMEDY  THEM 


Conducted  by  Andrew  H.  Dodin 


[This  department  of  The  Talking  Machine  World  is  de- 
signed for  the  service  of  all  classes  of  our  readers,  including 
those  who  make,  and  those  who  sell,  talking  machines. 

Andrew  H.  Dodin,  who  conducts  this  department,  has  a 
wide  and  enviable  reputation  as  a  repairer  of  talking  ma- 
chines and  conducts  an  exclusive  talking  machine  repair 
shop  at  25  East  Fourteenth  street,  New  York.  Tell  him 
your  troubles  through  The  World  and  he  will  help  you  if 
possible.    The  service  is  free. — Editor.] 

"THE  HEINEMAN  MOTOR" 


My  articles  for  the  next  few  months  will  be 
devoted  to  the  better  known  independent  makes 
'of  talking  machine  motors.  Inasmuch  as  the 
majority  of  these  motors  are  the  products  of  the 
last  two  or  three  years  one  might  say  that  they 
are  not  old  enough  yet  to  develop  any  faults — 
still,  on  the  other  hand,  there  are  many  little 


Heineman  Motor  No.  2 

adjustments  found  necessary  even  in  a  new 
motor,  and  it  is  principally  concerning  the  motor 
just  unpacked  that  I  will  write  about.  Of  the 
Heineman  motors  I  will  select  for  this  article 
those  catalogued  as  the  No.  2  and  the  No.  3. 
The  Heineman  No.  2  Motor 
The  No.  2  Heineman  is  one  well  adapted  for 
use  in  machines  selling  at  about  $50  and  will 
play  tw.o  twelve-inch  records  on  one  winding  of 
the  springs. 

The  frame  is  made  of  heavy  pressed  steel 
plates,  held  together  by  four  corner  posts — on 
two  of  which  the  governor  bearing  plates  are 
attached. 

On  the  winding  shaft  is  placed  a  ratchet 
wheel  and  pressed  against  it  by  a  coil  spring  is 
the  pawl  guide  plate  which  acts  on  the  pawl  the 
instant  the  winding  key  is  released,  making  a 
positive  and  dependable  locking  device. 

The  main  winding  gear  is  placed  on  the  bot- 
tom side  of  the  top  spring  cage  forming  at  the 
same  time  the  cover  cap  for  the  spring,  and 
bringing  the  winding  point  of  the  cage  at  the 
center  of  the  barrel  group  instead  of  at  the 
bottom  as  in  the  No.  3  motor.  Between  this 
cage  cap  plate  and  the  bottom  spring  cage  is 
placed  a  spacing  washer  which,  in  conjunction 
with  the  washer  between  motor  frame  and  bot- 
tom cage  plate  brings  the  winding  gear  into 
proper  position  in  relation  to  the  winding  gear 
on  winding  shaft.  It  is  of  great  importance  that 
in  reassembling  cage  and  motors  that  these 
washers  are  put  in  their  proper  places,  other- 
wise the  teeth 
mesh  properly. 


MOTORS 

TONE  ARMS  SOUND  BOXES 
 ACCESSORIES  

Talking  Machines 

Five  Models 

$15  to  $150 

10-inch  and  12-inch  RECORDS 

Write  for  Catalog  and  Prices 

SINGAPHONE  TALKING 
MACHINE  CORP.,  INC. 

32  Union  Square  New  York 


If  care  is  used  in  setting  the  governor  worm 
into  proper  relation  with  the  fibre  gear  on  turn- 
table spindle,  the  motor  will  run  practically 
noiselessly,  and  outside  of  an  occasional  broken 
main  spring  or  governor  spring  there  are  few 
other  faults  to  be  met  with. 

The  Heineman  No.  3  Motor 

The  No.  3  Heineman  is  larger  and  a  much 
heavier  constructed  motor  than  the  No.  2. 

Using  a  sprocket  winding  gear  engaging  teeth 
cut  on  the  cover  cap  of  bottom  spring  barrel, 
the  barrel  is  turned  and  the  spring,  being  held 


will  not  act  properly.  Take  out  spring  and 
stretch  it  a  little  so  that  when  the  pin  is  replaced 
the  tension  against  throw  plate  will  be  enough 
to  draw  down  pawl  when  the  winding  key  is 
released. 

Great  care  should  be  used  in  setting  the  gov- 
ernor in  relation  to  the  fibre  gear  for  on  its  ad- 
justment will  depend  either  a  quiet  or  noisy 
running  motor.  The  spiral  cut  of  governor 
should  be  placed  in  the  center  of  the  fibre  gear 
so  that  brass  clamp  plates  do  not  touch  it  and 
so  that  the  face  of  the  spiral  cut  does  not  touch 
bottom  of  cut  of  fibre  gear.  From  that  position 
it  should  be  gradually  drawn  out  by  means  of 
the  eccentric  bearings  until  motor  runs  quiet. 


ANNUAL  BALL  OF  FIRE  BRIGADE 


Heineman  Motor  No.  3 

in  the  center  by  the  rivet  on  the  cage  shaft,  is 
wound  up  just  the  reverse  to  the  way  the  Vic- 
tor and  Columbia  springs  are  wound,  and  as  the 
consequence  a  great  deal  of  the  spring  shuffle 
and  jump  is  eliminated.  Teeth  cut  on  the  cap 
of  the  top  cage  forms  the  main  driving  gear — 
which  acts  on  the  intermediate  pinion  and  is 
continued  by  the  large  intermediate  gear  at  the 
bottom  of  shaft  to  the  pinion  cut  on  the  bot- 
tom end  of  turntable  spindle,  the  brass  bound 
fibre  gear  sweated  to  the  turntable  spindle  en- 
gages the  governor  spindle  worm  and  completes 
the  gear  chain. 

The  governor  spindle  is  set  in  eccentric  bear- 
ings and  consequently  care  should  be  used  in 
getting  both  bearing  holes  in  exact  alignment  so 
that  the  governor  spindle  will  operate  freely — 
it  is  also  a  good  plan  to  leave  quite  a  little  end 
play  in  order  to  insure  an  easy  starting  motor. 
As  to  the  troubles  which  arise  in  this  motor 
I  will  confess  that  I  have  not  found  very  many. 
Of  course  there  is  the  occasional  broken  main 
spring,  and  when  same  is  replaced  and  the  cage 
is  put  back  in  the  frame  be  sure  that  you  replace 
the  bushing  washers.  They  are  very  important 
for  they  insure  the  proper  position  of  the  wind- 
ing gear  and  main  driving  gear. 

The  broken  governor  springs;  in  replacing 
them  be  sure  to  put  the  governor  screw  washers 
in  their  proper  positions,  one  between  the  gover- 
nor frame  and  spring  and  one  between  spring 
and  screw  head. 

The  clamp  spring  on  the  winding  ratchet  may 
become  too  loose,  so  that  throw  plate  on  pawl 


The  sixth  annual  ball  and  concert  of  the  Amer- 
ican Graphophone  Co.'s  fire  department  was  held 
February  5  at  the  Casino,  Bridgeport,  Conn.  A 
number  of  well-known  Columbia  artists  furnished 
the  evening's  entertainment,  including  Arthur 
Collins,  Byron  G.  Harlan,  John  Meyers,  Vess 
Ossman,  Albert  Campbell,  Billy  Murray  and 
Theodore  Morse,  accompanist.  The  decorations 
and  music  far  eclipsed  any  previous  entertain- 
ment, and  the  attendance  was  larger  than  ever 
before.  Everyone  present  enjoyed  themselves 
from  one  end  of  the  evening  to  the  other,  which 
was  all  that  the  committee  had  hoped  for  in 
preparing  its  plans. 


AUTOMATIC  STOP  AND  REPEATER 

Saginaw,  Mich.,  February  7. — The  Brooks 
Mfg.  Co.,  of  this  city,  announces  that  its  1917 
model  of  the  Brooks  phonograph  will  be 
equipped  with  an  automatic  stop  and  repeater. 
This  latter  device,  which  is  the  invention  of 
C.  C.  Brooks,  president  of  the  company,  has 
been  the  subject  of  general  commendation  from 
many  visitors  to  the  factory,  who  have  ex- 
pressed themselves  greatly  pleased  with  its  prac- 
tical features. 


DEATH  OF  H.  W.  BUESCHER 


Cleveland,  O.,  February  6. — The  entire  staff  of 
W.  H.  Buescher  &  Sons  Co.,  the  Victor  job- 
bers of  this  city,  are  in  mourning  as  a  result  of 
the  death  last  week  of  Henry  W.  Buescher, 
father  of  W.  H.  Buescher,  head  of  the  company 
and  grandfather  of  F.  W.,  C.  F.  and  E.  E. 
Buescher.  The  deceased  was  seventy-nine  years 
old. 


For  Records 

A  necessary  part  of  any 
complete  talking  machine 
equipment. 

THE  importance  of  providing 
proper  facilities  to  conveniently 
and  economically  protect  and 
preserve  your  customers  records 
cannot  be  over-estimated  as  any  talk- 
ing machine  is  absolutely  useless  with- 
out records. 


"Crip-N"  Files  with  the  following  Dominant  Exclusive  Features 
are  made  in  styles  to  fit  all  kinds  of  Cabinets  and  Machines: 

The  required  record  is  always  instantly  at  your  service  and  perfectly  protected  when  not  in  use 
Ten  or  twelve  inch  records  may  be  mixed  in  their  arrangement  of  filing  as  best  suits  the  personal 
ideas  of  the  owner.  Adaptable  for  VICTOR,  COLUMBIA,  and  other  STANDARD  RECORDS. 
Easily  operated  with  one  hand  as  shown  in  illustration.  Never  fails  to  deliver  the  particular  record 
you  wish.  Has  individual  compartment  and  ejector  for  each  record.  Provides  greatest  CAPACITY 
and  CONVENIENCE  and  will  pay  for  itself  many  times  in  SERVICE  and  SATISFACTION. 
Can  be  quickly  installed  in  any  machine  or  cabinet.  SAVES  TIME  and  RECORDS.  Nominally 
priced,  WITHIN  THE  REACH  OF  ALL  who  own  talking  machines  as  follows: 


Model  CI,  for  70  records,  $17.50 


Model  D3,  for  100  records,  $25.00 


LIVE  DEALERS  will  handle  the  "Crip-N"  Record  File. 
It   sells  itself.       Write   for  catalog   and  proposition 


CRIPPEN-RASE  CO.,  Inc. 


Rochester,  N.  Y. 
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Everything  for  the  Trade  and  the  Manufacturer 


Our  business  in  equipment  and  accessories  has 
reached  such  proportions  that  we  have  created 
a  special  department  to  better  serve  the  trade. 

To  the  Dealer:    Your  particular  attention  is  called  to  the 

"PLAYSALL" 

A  permanent  universal  attachment  for  standard 
makes  of  phonographs  permitting  perfect  reproduc- 
tion of  either  lateral  or  hill-and-dale  cut  records. 

Should  prove  particularly  interesting  to 
dealers  in  hill-and-dale  cut  records — 


Ask  Why! 


f 


Type  V  PLAYSALL, 
showing  both  positions 


You  Can  Play  Any  Record 


WITH 


"Plays  all" 

on  your  phonograph 
ASK  TO  SEE  IT 


Part  of  our  dealer  co-operation.    A  window  card  furnished  free. 


Type  C  PLAYSALL, 
showing  both  positions 


To  the  Manufacturer: 


Universal 

TONE-ARMS 


Type  A 


Type  C 


MARK 


We  specialize  in  phonograph  equipment  and  manufacture 
for  many  of  the  leading  talking  machine  manufacturers. 

WRITE  FOP  OUR  PRICES  AND  DISCOUNTS 

Jf*  Crescent  Talking  Machine  Co.,  inc. 

Manufacturers  of  the  "SIL VER TONE"  Line 

Equipment  and  Accessories  Department 
89  CHAMBERS  STREET  NEW  YORK  CITY 
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MECHANICAL  EXPERTS  WHO  AIM  TO  EDUCATE  DEALERS        FEATURING  NEW  TONE  ARM 


Thomas  A.  Edison,  Inc.,  maintains  a  splen- 
didly organized  corps  of  mechanical  experts 
who  devote  their  entire  time  to  educating  dealers 
regarding  the  mechanical   construction  of  the 


bearing  on  the  adjustment  of  such  difficulties  as 
may  arise  from  the  improper  or  careless  han- 
dling of  Edison  instruments.  Each  mechanical 
expert  is  a  graduate  of  the  Edison  Laboratory 


Ball  Bearing  Tone  Arm  Now  Being  Marketed 
by  the  Mutual  Talking  Machine  Co. 


The  Mutual  Talking  Machine  Co.,  New  York, 
has  placed  on  the  market  a  new  tone  arm,  desig- 
nated as  their  tone  arm  No.  2.  This  tone  arm  is 
ball  bearing  and  embodies  other  distinctive  fea- 
tures of  interest.  It  is  designed  in  two  sizes, 
8}/i  and  9%  inches,  and  is  intended  primarily  for 
high  grade  machines.  This  tone  arm  is  free 
from  obstruction  from  the  sound  box  to  the 
base,  and  the  sound  box  is  equipped  with  Grade 
A  No.  1  mica. 

The  Mutual  Talking  Machine  Co.  has  re- 
ceived large  orders  for  its  No.  1  tone  arm,  in- 
tended for  moderate  priced  machines,  and  judg- 
ing from  indications,  the  No.  2  tone  arm  will  be 
equally  successful. 


BROADWAY  OPERETTA  HITS 

Victor  Talking  Machine  Co.  Issues  Handsome 
Publicity  Covering  Their  Special  List  of 
Records — Has  Real  Broadway  Flavor 


Group  of  Dealers  Watching  an  Instructor  Handle  an  Edison  Main  Spring 


New  Edison  and  the  New  Edison  Diamond  Am- 
berola. 

There  is  one  of  these  experts  in  each  Edison 
Jobbers'  Zone  and,  at  frequent  intervals,  the 
Edison  territorial  supervisors  arrange  meetings 
at  which  the  dealers  gather  for  the  purpose  of 
hearing  lectures  and  observing  demonstration 


Mechanical  Course,  and  is  thoroughly  competent 
to  cope  with  any  mechanical  problem  that  may 
develop  in  an  Edison  motor. 

The  accompanying  picture  shows  a  group  of 
dealers  watching  an  instructor  demonstrate  the 
ease  with  which  a  powerful  Edison  mainspring 
can  be  handled  by  one  who  knows  how. 


TRAVELERS  SHOULD  NOT  COMPLAIN 

Rules  Made  by  the  First  Railroads  in  Eng- 
land Indicate  That  Traveling  To-day  Shows 
a  Most  Satisfactory  Improvement 


The  Diamond  Talking  Machine  Corp.,  of  Ro- 
chester, N.  Y.,  has  been  voluntarily  dissolved. 


Following  the  recent  announcement  of  special 
hits  from  Broadway  musical  comedies  offered  in 
record  form  and  to  be  put  on  sale  as  soon  as 
received,  the  Victor  Talking  Machine  Co.  has 
just  issued  an  unusually  handsome  poster  call- 
ing attention  to  the  four  records  featured. 

The  poster  has  a  striking  design,  at  the  top 
giving  an  impressionistic  view  of  the  Rialto  at 
night,  looking  down  Broadway  from  Longacre 
square.  The  bottom  design  shows  the  theatre- 
goers gathering  to  enjoy  the  evening's  entertain- 
ments. The  whole  poster  has  a  flavor  of  Broad- 
way, and  the  several  numbers  included-  in  the 
special  bulletin  are  all  from  attractions  that  are 
now  running  arid  are  to  be  classed  as  this  year's 
hits. 

They  include  selections  from  the  Winter  Gar- 
den Shows,  the  Hippodrome,  "Betty,"  "Katinka" 
and  "So  Long  Letty." 


Traveling  men  who  are  wont  to  complain  of 
their  troubles  in  traveling  on  modern  railway 
trains,  and  who  criticise  the  accommodations 
offered,  the  schedules  and  the  other  details  of 
railroading,  will  probably  cease  their  complaints 
upon  perusing  the  following  rules  fixed  by  the 
first  railroads  in  England. 

A  "Copy  of  the  Rules  for  Travelers  on  the 
First  Railway,"  contained  in  a  document  still 
preserved  among  the  archives  of  the  company 
of  the  Manchester  to  Liverpool  Railway,  reads 
thus: 

"Any  person  desiring  to  travel  from  Liverpool 
to  Manchester,  or  vice  versa,  or  any  portion 
of  the  journey  thereof,  must,  twenty-four  hours 
beforehand,  make  application  to  the  station 
agent  at  the  place  of  departure,  giving  his  name, 
address,  place  of  birth,  age,  occupation  and  rea- 
son for  desiring  to  travel. 

"The  station  agent,  upon  assuring  himself 
that  the  applicant  desires  to  travel  for  a  just 
and  lawful  cause,  shall  thereupon  issue  a  ticket 
to  the  applicant,  who  shall  travel  by  the  train 
named  thereon. 

"Trains  will  start  at  their  point  of  departure 
as  near  schedule  times  as  possible,  but  the  com- 
pany does  not  guarantee  when  they  will  reach 
their  destinations. 

"Trains  not  reaching  their  destination  before 
dark  will  put  up  at  one  of  the  several  stopping 
places  along  the  route  for  the  night,  and  pas- 
sengers must  pay,  and  provide  for  their  own 
lodging  during  the  night. 

"Luggage  will  be  carried  on  the  roof  of  the 
carriages.  If  such  luggage  gets  wet,  the  com- 
pany will  not  be  responsible  for  any  loss  at- 
taching thereto." 


The  Weber  Talking  Machine  Co.,  of  281 
Broadway,  Brooklyn,  have  opened  an  attractive 
branch  store  on  Eighth  avenue,  near  117th 
street.  New  York  City. 


From  GRAND  to 

i^W^-^-.^ — -J- — i 


owe/ 


— from  good  to  utter  superlative 


OUR  phonograph  was  formerly  known  as  the  Grand, 
but  we  have  changed  the  name  because  we  wanted 
dt  to  come  nearer  to  expressing  the  true  musical 
quality  of  the  instrument. 

A  dealer  said  to  us  the  other  day,  "Good  gracious,  there 
are  any  number  of  machines  being  offered  to  me,  and 
the  sky's  the  limit  on  the  claims  they  make.  Some  of 
them  haven't  even  sold  a  machine  yet.  Just  let  one  of 
these  newcomers  prove  something,  and  they  might  be 
worth  listening  to." 

Prove  it !  That  is  exactly  what  we  have  been  doing, 
for  over  a  year. 

The  Dulciphone  isn't  a  new  machine.  We  have  over  600 
accounts  on  our  books — live,  wide  awake  dealers  who 
put  the  Dulciphone  in  their  stores  because  they  found  it 
made  good,  and  exceeded  the  claims  that  we  made  for  it. 
The  Dulciphone  is  in  thousands  of  homes  to-day,  so  that 
not  only  has  it  made  good  as  a  seller  for  the  store,  but  it 
has  made  good  as  a  reputable  instrument  for  producing 
good  music. 

The  Dulciphone  originally  sold  for  from  $15  to  $30,  but 
we  have  been  requested  by  our  dealers  to  add  to  our 
line,  so  that  to-day  it  ranges  from  $15  to  $75. 
The  Dulciphone  plays  any  records. 

But  our  proposition  is  the  Dulciphone  plus  the  Emerson 
25c.  Disc  Records.  We  sell  the  records  with  the  ma- 
chines and  the  machines  with  the  records,  and  we  double 
your  chance  for  profit. 

The  Grand  Talking  Machine  Company 


366  Adam  Street 


BROOKLYN,  N.  Y. 
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The  Extraordinary  Success  of  "The  Mozart"  in  the  Past 
Year  is  the  Exact  Measure  of  the  Mozart  Talking 
Machine  Company's  Success  in  Achieving  its  Purpose 


STYLE  A 

"Mozart  Special" 

Oak  or  Mahogany  Finish 
DIMENSIONS 

Height   -  —   45%  inches 

Width   17  inches 

Depth   21  inches 

Retail  Price,  $55.00 


STYLE  B 

"Mozart  De  Luxe" 

Oak  or  Mahogany  Finish 
DIMENSIONS 

Height    47  inches 

Width    ___   23  inches 

Depth   _  24  inches 

Retail  Price,  $100.00 


STYLE  C 

"Mozart  De  Luxe" 

Oak  or  Mahogany  Finish 
DIMENSIONS 

Height    47  inches 

Width   23  inches 

Depth     24  inches 

Retail  Price,  $100.00 


An  Unusual  Phonograph  "The  Mozart" 

Unusual  in  the  refinement  of  finish, 
remarkable  in  its  tonal  qualities,  larger 
than  any  other  of  its  class. 

Owing  to  its  exclusively  constructed 
tone-arm, plays  all  makes  of  records  perfectly. 

Actual  comparison  will  quickly  prove 
to  you  that  "The  Mozart,"  seven  models, 
retailing  at  $1 5.00,  $25.00,  $35.00, $45.00, 
$55.00  and  $  1 00.00  is  a  leader  in  the  field. 

Every  instrument  is  a  remarkable  value  at 
the  price  and  allows  you  a  most  liberal  profit. 

Exclusive  territory  still  open.  Wire 
or  write  for  our  dealer' s  proposition. 

The  Mozart  Talking  Machine  Company 

J.  P.  FITZGERALD,  President 

1432  TO  1442  NORTH  TWENTIETH  STREET  ST.  LOUIS,  MISSOURI 


STYLE  H — Oak  or  Mahogany  Finish 

DIMENSIONS 

Height 

-—15  inches       Width  ..19  inches        Depth  ... 

I9y2  inches 

Retail  Price,  $35.00 
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You  can  sell  a  Columbia  Grafonola  for  $15  and  make 
a  handful  of  dollars— and  nobody  can  undersell  you 
on  a  thousand  of  them.  And  all  the  way  up  to  $350, 
you  have  many  different  instruments  of  different  de- 
signs, including  several  that  are  absolutely  free  of 
competition. 


(Write  for  "Music  Money,"  a  booh  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


OPENING  OF  STANDARD  CO'S  NEW  HOME  TO  BE  AN  EVENT     LIVE  PLANS  FOR  PRESENT  YEAR 


Notable  Members  of  the  Industry  to  Attend  Dedication  of  New  Building  on  February  22 — Busi- 
ness With  Leading  Jobbers  in  All  Lines  Continues  Very  Active 

Pittsburgh,  Pa.,  February  6.— The  Standarders  in  the  Edison  Amberola  line  are  O.  J.  Mor- 
Talking  Machine  Co.  will  formally  throw  openrison  Co.,  Spencer,  W.  Va.;  L.  E.  Feldman,  East 


its  handsome  new  home  at  119-121  Ninth  street, 
Pittsburgh,  on  February  22,  Washington's  birth- 
day. The  occasion  promises  to  be  one  of  the 
most  notable  in  the  history  of  the  local  trade, 
as  arrangements  have  been  completed  and  invi- 
tations issued  for  a  big  informal  gathering  of 
Victor  dealers.  This  will  include,  among  other 
"stunts,"  a  reception,  inspection  of  the  Standard 
Building  and  banquet  at  the  Fort  Pitt  Hotel. 
The  entire  affair  will  be  in  dedication  of  "Stand- 
ard Service,"  on  a  greater  and  more  efficient 
scale  than  ever  before.  The  dealers  will  be 
given  the  opportunity  of  seeing  just  how  much 
is  being  put  into  the  purely  "service"  idea,  in 
what  is  unquestionably  one  of  the  largest  and 
finest  exclusively  wholesale  Victor  houses  in 
the  country. 

The  attendance  is  expected  to  number  several 
hundred.  Addresses  will  be  made  by  prominent 
dealers  and  others  connected  with  the  Victor  in- 
dustry. Among  those  who  will  speak  are  James 
F.  Bowers,  secretary  of  Lyon  &  Healy,  Chicago, 
ex-president  of  the  National  Association  of 
Talking  Machine  Jobbers;  Howard  Shartle, 
credit  manager  of  the  Victor  Talking  Machine 
Co.;  Ernest  Johns,  editor  of  "The  Voice  of  the 
Victor";  Joseph  Armstrong,  mayor  of  Pitts- 
burgh, and  other  notables. 

The  Buehn  Phonograph  Co.,  531  Wood  street, 
leading  Edison  jobbing  house,  reports  a  very 
active  business  during  the  past  month  and  the 
addition  of  a  number  of  live  connections 
throughout  this  territory.    Among  the  new  deal- 


PHONOGRAPH 
CABINETS 

of 

Distinction 

and 

Beauty 

RANGING  FROM 

Small  Floor  Cabinets 

to 

Elaborate  Period  Designs 

With  many  new  and 
improved  feature* 

Now  Ready  for  Delivery 

Write  for  Booklet 

COLUMBIA  MANTEL  CO. 

Corner  Leonard  and  Devoe  Sts. 
BROOKLYN  NEW  YORK 


End,  Pittsburgh,  Pa.;  and  the  Right-Metzler  Co., 
Uniontown,  Pa.  E.  E.  Koontz,  Moundsville,  W. 
Va.,  has  secured  the  Edison  disc  line  of  ma- 
chines and  records. 

Albert  Buehn,  president  of  the  Buehn  Phono- 
graph Co.,  plans  to  attend  the  meeting  of  the 
Edison  jobbers  at  New  York  City,  February 
12,  13  and  14. 

W.  F.  Dufford  &  Co,  320  East  Washington 
street,  New  Castle,  Pa,  are  making  extensive 
improvements  in  their  talking  machine  section. 
Several  new  booths  and  handsome  furnishings 
are  being  installed,  making  the  department  one 
of  the  finest  in  its  locality.  The  Dufford  Co. 
handles  the  Edison  line. 

J.  Fisher,  manager  of  the  talking  machine 
department  of  the  C.  C.  Mellor  Co,  has  just  re- 
turned from  a  visit  to  the  Victor  factory.  He 
was  accompanied  by  W.  C.  Dierks,  manager  of 
the  C.  C.  Mellor  Co. 

The  M.  H.  Pickering  Co,  distributor  for  the 
Pathephones  and  Pathe  discs,  closed  a  very  sat- 
isfactory January;  signing  up  many  new  dealers 
in  this  territory.  The  company  has  made  plans 
to  give  its  dealers  maximum  service  and  co-op- 
eration during  the  coming  year,  and  the  fast 
growing  popularity  of  the  Pathe  products  in- 
sures a  healthy  and  growing  trade  with  this  line 
in  this  section  of  the  country. 


CONDUCTING  AMBEROLA  CAMPAIGN 


J.  W.  Scott,  Now  in  Atlanta,  Ga,  Has  Just  Fin- 
ished Excellent  Work  in  New  England 


J.  W.  Scott,  General  Amberola  Supervisor  for 
Thomas  A.  Edison,  Inc.,  recently  finished  a  very 
successful  campaign  in  Rhode  Island,  where  he 
established  a  large  number  of  new  dealers. 

Mr.  Scott  is  now  in  the  zone  of  Phonographs, 
Inc.,  Edison  jobbers,  located  at  Atlanta,  and 
he  will  spend  the  winter  working  in  the  South. 
For  several  weeks  he  has  been  making  his  head- 
quarters in  Atlanta.  While  he  is  confining  him- 
self to  his  present  zone  of  operations  he  will  be 
assisted  in  his  field  work  by  the  travelers  of 
Phonographs,  Inc.  Previous  to  working  in  the 
Rhode  Island  territory,  Mr.  Scott  spent  sev- 
eral weeks  visiting  dealers  in  Maine. 


THE  VALUE  OF  SINCERITY 

Most  people  want  to  deal  with  someone 
whom  they  feel  is  sincere.  They  may  give  the 
persistent  jollier  some  of  their  attention  and 
their  time.  But  when  it  comes  to  paying  their 
money  for  merchandise,  they  prefer  to  deal  with 
someone  more  substantial. 


Rishell  Phonograph  Co.  Offering  New  and 
Larger  Cabinets  and  Improved  Mechanical 
Features  in  Connection  With  Its  Line 


William  sport,  Pa,  February  7. — -The  Rishell 
Phonograph  Co.  has  every  reason  to  feel  opti- 
mistic in  looking  over  the  field  for  1917.  The 
season  just  passed  has  firmly  established  the 
Rishell  machine  in  the  phonograph  market,  and 
given  it  a  recognized  position. 

The  company's  new  line  for  1917  has  several 
new  and  distinctive  features  that  will  doubtless 
add  to  the  popularity  of  the  machines.  The 
new  cabinet  designs  are  larger  than  they  were 
last  year,  and  all  models  are  equipped  with  a 
universal  tone  arm,  that  plays  all  makes  of  rec- 
ords without  any  attachment.  Every  instru- 
ment is  also  equipped  with  a  Rishell  automatic 
stop.  Special  attention  has  been  given  to  the 
horn  of  the  Rishell  machine,  and  the  fact  that 
it  is  all  made  of  selected,  seasoned  wood  is  re- 
sponsible for  the  clarity  of  reproduction  that 
is  one  of  the  characteristics  of.  Rishell  machines. 
The  volume  of  tone  is  controlled  by  an  easily 
operated  tone  modifier,  and  can  be  regulated  at 
the  will  of  the  user.  The  company  is  now  book- 
ing large  orders  from  their  representatives 
throughout  the  country,  and  is  making  plans 
for  a  record-breaking  season. 


Co-operation  is  only  good  when  it  helps  you 
more  than  you  can  help  yourself. 


The  probability  is  that  none  of  us  has  a 
strangle  hold  on  the  one  best  way  of  doing 
things. 


WATCH  FOBS 


Send  25  cents  in  stamps  for  a  sample 

S.  B.  DAVEGA  COMPANY 

831  Broadway  New  York 
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THE  HAAG  CABINET  CO.  INAUGURATES  ACTIVE  CAMPAIGN 

In  Behalf  of  the  Haag  Ejector  for  Talking  Machine  Record  Cabinets — Organization  Made  Up  of 
Capable  Men  Who  Intend  to  Develop  a  Big  Market — E.  M.  Howard,  General  Sales  Manager 


Philadelphia,  Pa.,  February  6. — The  Haag  Cabi- 
net Co.,  of  this  city,  has  just  launched  its  initial 
publicity  and  sales  campaign  in  connection  with 
the  Haag  Ejector  for  talking  machine  record 
cabinets.  The  Haag  Ejector  is  a  new  and  unique 
device,  interesting  in  its  operation  and  possibili- 


E.  M.  Howard,  General  Sales  Manager 

ties  and  which,  from  advance  indications,  will 
find  a  cordial  reception  in  the  trade. 

The  Haag  Cabinet  Co.  organization  is  made 
up  of  several  very  capable  men.  Alfred  H. 
Haag,  president  of  the  company  and  the  in- 
ventor, who  has  spent  some  two  years  perfecting 
the  Haag  Ejector  principle,  is  the  president  of 
the  National  Society  of  Marine  Draughtsmen. 
His  conveyor  system  for  loading  and  unload- 
ing vessels  at  sea  is  said  to  have  cut  down  the 
time  of  loading  coal  from  colliers  to  one-tenth 


of  the  time  forrnerly  required  in  the  operation. 

F.  F.  Slocomb,  the  general  manager  and  treas- 
urer of  the  company,  is  a  man  of  long  experi- 
ence in  the  manufacturing  field  and  is,  among 
other  things,  president  of  F.  F.  Slocomb  &  Co., 
Inc.,  at  Wilmington,  Del.  This  concern  builds 
several  patent-controlled  machines  which  are  of 
vital  importance  in  the  leather  tanning  industry. 

E.  H.  Fairbanks,  who  represents  the  legal  end 
of  the  Haag  organization  and  who  is  vice-  presi- 
dent and  secretary  of  the  company,  is  the  junior 
member  of  Wiedersheim  &  Fairbanks,  patent  at- 
torneys of  Philadelphia. 

E.  M.  Howard,  formerly  of  Newport  News, 
Va.,  is  the  sales  manager  and  his  broad  experi- 
ence in  the  Ttrusic  trade  has  built  up  for  him  a 
wide  clientele  of  friends  and  knowledge,  in  both 
the  piano  and  talking  machine  trade. 

The  Haag  Cabinet  Co.  are  proceeding  along 
progressive  lines  and  anticipate  a  big  market 
for  the  Haag  Ejector  not  only  in  the  machines 
of  various  talking  machine  manufacturers  but 
in  the  various  styles  of  complete  cabinets  in 
which  the  Haag  Ejector  has  been  incorporated 
that  this  company  will  market  direct  to  the  talk- 
ing machine  dealers. 

E.  M.  Howard,  general  sales  manager  of  the 
Haag  Cabinet  Co.,  of  Philadelphia,  has  formally 
announced  the  appointment  of  Howard  Weber, 
of  Baltimore,  as  assistant  sales  manager  ,  and 
traveling  representative. 

Mr.  Howard  has  personally  known  Mr.  Weber 
for  several  years,  and  also  of  his  successful 
career  in  the  wholesale  end  of  the  talking  ma- 
chine field.  Mr.  Weber's  broad  acquaintances 
in  the  wholesale  talking  machine  business  will 
be  of  great  assistance  to  him  in  the  sales  pro- 
motion of  the  new  patented  disc  record  cabi- 
net. These  cabinets  are  equipped  with  Haag  all 
metal  gravity  controlled  ejectors,  the  retail 
prices  ranging  from  $15  to  $80,  and  are  built 
and  finished  in  any  woods. 


Mr.  Weber  has  to  offer  to  the  trade  the  very 
attractive  Haag  proposition.  From  all  indica- 
tions the  Haag  cabinet  is  bound  to  become  a 
popular  favorite.  Mr.  Howard  expressed  him- 
self as  being  more  than  pleased  with  his  selec- 
tion of  an  assistant  sales  manager.  Mr.  Weber 
was  for  many  years  with  Cohen  &  Hughes,  of 


Howard  Weber,  Assistant  Sales  Manager 

Baltimore,  and  Mr.  Cohen  expressed  regret  on 
his  departure. 


MUST  SHOW  HIS  ABILITY 


You  can't  earn  a  big  share  until  you  learn  to 
take  a  big  dare.  Anybody  who  expects  to  direct 
even  a  litle  group  of  his  fellows  must  first  dem- 
onstrate, through  past  performances,  the  ability 
to  face  new  situations  without  hesitation. 


Too  often  the  man  who  prides  himself  on  be- 
ing a  whirlwind  salesman  proves  up  as  consist- 
ing of  too  much  wind  and  not  enough  steady 
business. 


Famous  Fraad  Jr's. 

Dealers  call  on  your  distribu- 
ter for  the  entire  FRAAD  line. 
Several  states  still  open.  Write 
for  full  particulars  and  catalog. 


Symphony  Jr.  B 
Style  7 


Fraad  Talking  Machine  Co.,  Inc. 

Factory  and  Showrooms,  224-226  West  26th  St.,  New  York 
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Manufacturers  of 

SOSS  HINGES 

and  Producers  of 

DIE  CASTINGS 

in 

ALUMINUM 

Tin,  Zinc  and  Lead  Alloys 

(White  Metal) 


SOSS  DIE-CASTINGS  

are  sharp  in  outline,  absolutely  uniform,  accurate  and  well  finished 

Player  Piano  Parts,  Tone  Arm  Supports,  Sound  Boxes,  Bases 

a°d  other  attachments,  when  SOSS  DIE  CAST  in  quantities  enable  you  to  secure  an  accurate,  beautiful  product,  with  perfect  finish  and  fit,  ready  to  assemble. 
Wherever  accuracy  and  dependability  are  required  and  wherever  prompt  delivery  is  an  important  factor  our  SOSS  DIE-CASTING  process  is  eminently  successful  in  turning  out  large  quantities  of  intricate  parts. 
SOSS  DIE  CASTINGS  cost  less,  give  better  results  and  permit  of  quick,  assembly. 

We  have  specialized  for  years  in  the  production  of  die-castings.    Our  increased  facilities  insure  you  of  moderate  prices,  accurately  finished  die-castings,  as  well  as  prompt  deliveries. 

Submit  models  or  blue  prints  for  estimate,  stating  quantity  required. 

SOSS  MANUFACTURING  CO.,  Inc. 


435-443  Atlantic  Avenue,  BROOKLYN,  N.  Y. 


MAKERS  OF 


PRODUCTS 


BRANCHES  :    Chicago,  160  No.  Fifth  Ave.  Los  Angeles,  224  Central  Bldg.  San  Francisco,  164  Hansford  Bldg.  Minneapolis,  3416  2d  Aye.  South 

Canadian  Representative,  J,  E.  Beanchamp  &  Co.,  Montreal. 


Detroit,  922  David  Whitney  Bldg. 


JOINS  CONDON  AUTOSTOP  CO. 

C.  N.  Cahusac,  Prominent  Engineer,  Will  Have 
Charge  of  Manufacture  and  Production — Mar- 
keting Electric  Switch  With  Brake 


The  Condon  Autostop  Co.,  47  West  Forty- 
second  street,  New  York,  manufacturers  of  the 
"Noset,"  automatic  start  and  stop  is  marketing 
in  conjunction  with  the  "Noset'"  brake  "an  elec- 
tric switch.  This  switch  is  a  part  of  the  device. 
The  electric  connection  is  made  from  under- 
neath the  motor  board,  making  all  wiring  entire- 
ly sightless.     "Noset  Electric"  sells  for  $5. 

This  company  has  recently  added  to  its  or- 
ganization C.  N.  Cahusac,  formerly  development 
engineer  of  the  well-known  engineering  corpora- 
tion, Slocum,  Avram  &  Slocum,  531  West  Twen- 
ty-first street,  New  York.  Mr.  Cahusac  will  have 
complete  charge  of  the  manufacture  and  produc- 
tion. This  will  relieve  E.  T.  Condon,  Jr.,  presi- 
dent of  the  company,  of  the  manufacturing  de- 
tails and  will  allow  him  to  give  more  attention 
to  the  sales  management. 

Everett  E.  Worthington,  formerly  traveling 
salesman,  is  no  longer  identified  with  this  com- 
pany. 


manager,  and  in  a  chat  a  few  days  ago  as  to  the 
business  prospects  he  said  that  it  would  be  only 
a  short  time  before  he  would  have  to  consider 
an  enlargement  of  his  warerooms  and  install  a 
number  of  new  booths  for  demonstration  pur- 
poses. 


HEADS  OPERATIC  DEPARTMENT 


Theodore  H.  Bauer  Appointed  to  Prominent 
Position  with  the  Columbia  Graphophone  Co. 
— Has  Had  Wide  Experience  in  Concert  Work 


WILL  HAVE  TO  ENLARGE  WAREROOMS 

Springfield,  Mass.,  February  10. — The  Dia- 
mond Disc  Shop  in  this  city  is  one  of  the  most 
progressive  Edison  distributors  in  the  southern 
part  of  Massachusetts.     B.  L.  Conchar  is  the 


Theodore  H.  Bauer  has  been  appointed  mana- 
ger of  the  concert  and  operatic  department  of 
the  Columbia  Graphophone  Co.,  New  York.  Mr. 
Bauer  assumed  his  duties  the  first  of  the  month, 
and 'is  making  his  headquarters  at  the  Columbia 
laboratories,  102  West  Thirty-eighth  street,  New 
York. 

Mr.  Bauer  has  spent  practically  his  entire  life 
in  the  musical  world,  and  numbers  among  his 
personal  friends  and  acquaintances  many  artists 
of  prominence  both  here  and  abroad.  He  is  also 
acquainted  with  practically  every  well-known 
member  of  the  dramatic  and  theatrical  profes- 
sions. 

During  his  ten  years'  connection  with  the 
operatic  and  concert  worlds  Mr.  Bauer  has 
served  as  general  representative  for  the  San 
Carlos  Opera  Co.,  manager  of  Constantino,  the 
celebrated  tenor,  general  representative  for  the 
Boston  Opera  Co.,  and  director  of  the  National 


MAGNET  DECALCOMANIE  NAMEPLATES 


SOLD  BY 

HURTEAU.WILUAMS&CO>:<> 

MONTREAL      —  OTTAWA 


f0R  TALKING  MACHINE 
CABINETS  Etc 


We  can  furnish  the  same  or  similar  style  as  shown 
herewith,  according  to  the  price  scale  given  below. 

250       500  1000 

Gold  letters,  black  edged  .    .$12    $15  $20 

Black  letters,  solid  gold  back-  &-|£  C9H 
ground,  with  fancy  border 

Samples  upon  application. 

GEO.  A.  SMITH-SCHIFFLIN  CO. 
136  Liberty  Street,         New  York,  N.Y. 
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Talking  Machine  Supplies 
and  Repair  Parts 

SPECIALTIES:  MAIN  SPRINGS,  GOVERNOR 
SPRINGS,  SOUND  BOX  PARTS  AND  NEEDLES 


THE  RENE  MANUFACTURING  CO. 

HILLSDALE,  NEW  JERSEY 


Opera  Co.  of  .  Canada.  He  has  also  managed 
many  famous  European  artists. 

Mr.  Bauer  has  made  seventeen  trips  to  Europe 
in  the  pursuit  of  his  musical  work,  and  has  vis- 
ited every  <  <mntry  on  the  continent.     He  has 


Theodore  H.  Bauer 

also  spent  quite  some  time  in  the  leading  South 
American  countries,  and  his  knowledge  of  musi- 
cal affairs  is  gleaned  from  an  experience  that 
has  been  equalled  by  very  few  members  of  the 
talking  machine  industry. 


C0LUMBIA=GIMBEL  SUIT  IN  COURT 


The  hearing  of  the  appeal  in  the  suit  of  the 
American  Graphophone  Co.  (Columbia  Grapho- 
phone Co.)  vs.  Gimbel  Bros.,  New  York,  for; 
alleged  patent  infringement  on  graphophones 
and  records  was  heard  in  the  Circuit  Court  of 
Appeals  for  the  Southern  District  of  New  York, 
on  Tuesday,  January  16.  The  action  against 
the  department  store  is  held  as  an  important 
one  and  numerous  exhibits  of  talking  machines 
and  records  were  offered  in  court  in  substantia- 
tion of  the  plaintiff's  claims.  Decision  in  the' 
suft  was  reserved. 
II|IIIIIIIIIIIIIII!lllllll!llllllllllllllll|l|lilllllllllllllillli 

I  MASTER  WAX  I 


For  a  reasonable  price  I  am  able 
to  deliver  large  or  small  quantities 
of  the  very  highest  grade  of  Master 
Wax.  Write  stating  when  it  will 
be  convenient  for  you  to  inspect 
samples.  ::  ::  :: 

Address  Box  2000 

Care  of  TALKING  MACHINE  WORLD 
373  Fourth  Ave.,  New  York 
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A  Vast  Improvement! 

Leonard  Markels  Motors  may  look  like  other  motors,  but  in  construction  they  represent  a  vast  improvement 
over  other  types.    They  are  more  silent;  their  bearings  are  stronger  and  their   gears  are  better  cut. 


Triple  Spring  Motor 

This  M4  Motor 
can  be  installed 
in  the  same 
borings  made 
for  our  No.  2 
Motor.  Plays 
four  12  or  six 
10-inch  records. 


SERVICE 


Occupies  same 
space  as  No.  2  Motor 
in  width  and  length, 
but  deeper. 


Every  part  of  the  Leonard  Markels  Motor  is 
made  in  our  factory  under  the  personal  super- 
vision of  Mr.  Markels. 


Leonard  Markels  Motor  No.  M2 


THE  Leonard 
Markels  Motor 
No.  M2  plays  three 
records  with  one 
winding.  Double 
spring,  worm  driven, 
fibre  gear.  Gradu- 
ated or  plain  regu- 
lator, winding  key, 
stop,  escutcheon, 
handle,  washers, 
screws,  etc.  Stamped 
turntable  10  or  12- 
inch.  Quantity  prices 
on  application. 


LEONARD  MARKELS 


165  William  Street,  New  York 
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GALLLCURCI  PROVES  A  SENSATION 

New  Coloratura-Soprano  Develops  Into  Season's 
Star  in  Operatic  Circles — Tremendous  De- 
mand for  New  Victor  Records  of  Her  Voice 


them  in  their  stand.  The  heavy  sales  of  Mme. 
Galli-Curci's  records,  however,  offer  the  most 
convincing  and  satisfactory  endorsement  of  her 
popularity  and  of  the  quality  of  her  records. 


Not  alone  has  Mme.  Galli-Curci  registered  a 
sensation  in  operatic  circles  since  her  debut  in 
Chicago  recently,  having  proved  the  hit  of  the 
season  in  that  field,  but  the  records  of  her  voice 
made  exclusively  for  the  Victor  Talking  Machine 
Co.,  have  likewise  been  accorded  a  reception 


Mme.  Galli-Curci 

that  in  itself  has  been  nothing  short  of  a  sen- 
sation. 

Mme.  Galli-Curci  has  been  hailed  by  critics 
generally  as  being  the  greatest  coloratura-so- 
prano that  has  graced  the  opera  stage  in  this 
country  for  many  years,  and  the  beauty  of  her 
voice  has  been  faithfully  reproduced  on  Victor 
records.  The  Victor  Co.  is  not  only  proud  of 
its  work  in  securing  an  exclusive  contract  with 
the  star,  but  in  producing  such  unusual  voice 
records.  The  opinions  expressed  by  musical 
artists,  even  jobbers  and  dealers,  have  supported 


BUSY  TIMES  IN  LOS  ANGELES 

Jobbers  and  Dealers  Feel  the  Shortage  Strain 
in  Both  Machines  and  Records — Freight  Badly 
Tied  Up  en  Route  to  Coast — Panama  Canal 
Should  Be  Used  More  Frequently  for  Ship- 
ments— Talk  of  Reviving  Local  Association 


Los  Angeles,  Cal.,  February  4. — Things  have 
been  humming  in  Los  Angeles  during  January 
especially  in  the  record  line.  Never  have  so 
many  records  been  sold  here  during  any  one 
month  before.  The  jobbing  houses  have  begun 
to  feel  the  strain,  as  it  is  impossible  to  obtain, 
not  only  the  good  sellers,  but  also  a  great  many 
of  the  standard  records.  All  railroads  from  the 
East  are  in  a  bad  way  at  present,  and  a  great 
many  cars  of  goods  are  tied  up  somewhere  along 
the  line  on  account  of  the  heavy  snows.  It 
seems  a  pity  after  the  millions  spent  by  the  gov- 
ernment on  the  Panama  Canal,  that  the  Coast 
jobbers  do  not  take  advantage  of  it  and  have 
more  of  their  goods  come  by  that  route.  The 
shortage  on  machines  is  also  noticeable,  and 
all  of  the  local  wholesale  houses  are  out  of 
some  models. 

The  Broadway  department  store  is  very  much 
pleased  at  tne  way  their  sales  of  Sonoras  are 
increasing.  They  now  carry  a  complete  line  of 
these  goods,  and  are  expecting  to  get  some  of 
the  highest  priced  exclusive  models  later. 

There  has  been  some  talk  of  again  forming 
the  Talking  Machine  Men's  Association  of 
southern  California,  which  went  out  of  existence 
about  two  years  ago.  It  would  be  a  fine  thing 
for  the  trade  in  general  if  the  dealers  of  Los 
Angeles  would  get  together  on  this  proposition, 
as  it  would  bring  them  into  closer  harmony,  and 
a  great  many  evils  peculiar  to  the  talking  ma- 
chine business  could  be  remedied  and  regulated. 
From  reports  received  from  a  number  of  the 
larger  cities  in  the  East  these  associations  are 
doing  a  great  deal  of  good.  It  is  to  be  hoped 
that  the  local  dealers  will  realize  the  importance 
of  again  getting  together. 

Walter  Alee,  of  the  Paulin  Music  Co.,  of 
Santa  Barbara,  Cal.,  made  a  flying  trip  to  this 
city  last  week.  He  says  business  is  fine  in  his 
town,  and  prospects  are  good  for  a  steady  in- 
crease. 

C.  S.  Ruggles,  local  manager  for  Sherman, 
Clay  &  Co.,  is  kept  busy  explaining  to  his  dealers 
why  he  cannot  supply  them  with  much  needed 
Victor  machines  and  records.  Mr.  Ruggles  has 
suffered  probably  more  than  any  one  else  in  the 
railroad  tie  up,  and  has  several  cars  strung 
along  between  here  and  the  Atlantic  Coast. 

The  Southern  California  Music  Co.  placed 
an  order  during  the  holidays  for  an  electric 
Vernis-Martin  Victrola.  This  is  the  first  model 
of  this  kind  to  be  sold  on  the  Coast.  It  was  on 
exhibition  for  several  days  in  their  windows  and 


attracted  a  great  deal  of  comment  and  admira- 
tion. 

The  needle  shortage,  though  not  quite  so  bad 
as  during  the  holidays,  is  still  causing  a  great 
deal  of  trouble  for  the  local  dealers.  It  is  almost 
impossible  to  secure  any  medium  tone  needles, 
and  from  the  present  outlook  there  does  not 
appear  to  be  much  hope  for  the  future,  and  a 
great  many  have  placed  a  limit  on  sales  to  one 
person. 

The  Diamond  Disc  Distributing  Co.,  local 
jobbers  for  the  Thomas  A.  Edison  goods,  are 
finding  themselves  hard  pressed  to  supply  their 
dealers  with  enough  records,  but  Mr.  Lovejoy, 
the  manager,  promises  several  cars  in  the  near 
future,  which  will  relieve  the  tension. 


UNIT  CONSTRUCTION  CO.  EXPANSION 

Business  This  Year  Quadruples  That  of  1916, 
Which  Was  a  Record-Breaker 


Philadelphia,  Pa.,  February  10. — Rayburn 
Clark  Smith  in  a  chat  with  The  World  this  week 
revealed  a  few  interesting  facts  concerning  the 
remarkable  progress  that  has  been  made  by  the 
Unit  Construction  Co.,  Thirty-lirst  and  Chestnut 
streets,  Philadelphia,  Pa,  of  which  he  is  the 
president.  It  is  interesting"  to  note  that  1916 
saw  a  doubling  of  the  business  of  the  previous 
year,  and  since  the  first  year  of  the  company 
the  business  has  now  been  slightly  over  quad- 
rupled. These  figures  are  a  significant  index  of 
the  great  popularity  of  demonstration  booths  as 
a  means  of  receiving  record  and  machine  cus- 
tomers in  a  thoroughly  efficient  and  high-class 
style,  and  as  factors  in  increasing  business. 


FORCED  TO  ENLARGE  FACTORY  FORCE 

Demands   Upon    Fraad   Talking   Machine  Co. 
Necessitate  Increased  Facilities 


The  Fraad  Talking  Machine  Co.,  Inc.,  226 
West  Twenty-sixth  street,  New  York,  has  since 
the  first  of  the  year  been  compelled  to  greatly 
enlarge  their  factory  force  to  cope  with  the  de- 
mands for  machines  which,  according  to  the 
statements  of  Frank  Cozens,  secretary  and  sales 
manager  of  the  concern,  has  been  as  heavy  as 
during  the  holiday  season.  Mr.  Cozens  said 
they  have  during  the  last  six  weeks  completed 
arrangements  whereby  the  Fraad  line  is  now 
being  handled  by  more  distributors  than  ever 
before  and  that  the  aggregate  contracts  let  with 
these  firms  for  this  year's  business  already  total 
more  than  the  entire  volume  of  business  done 
throughout  the  year  1916. 


INSTALLS  THE  EDISON  LINE 

Rutland,  Vt.,  February  10. — N.  M.  Bradley, 
who  conducts  one  of  the  oldest  piano  houses  in 
this  State,  has  installed  the  Edison  line  into  his 
establishment.  From  the  outset  there  has  been 
a  wide  demand  for  these  machines.  Mr.  Brad- 
ley is  very  active  on  the  outside  with  his  auto- 
mobile, and  with  this  he  delivers  machines  at 
places  as  far  distant  as  thirty  miles.  Mr.  Brad- 
ley is  looking  for  a  big  year  in  the  Edison  line. 


"AMERICAN  SERVICE"  on  VICTOR  RECORDS 

IS  UNSURPASSED 

ARE  YOU  MR.  DEALER  ON  OUR  ACTIVE  DEALERS  LIST? 

THERE  IS  NO  TIME  LIKE  THE  PRESENT  TO  MAKE  A  START 

WE  ARE  ACTIVE  — THAT'S  HOW  WE  GIVE  GOOD  SERVICE 
VICTOR  DISTRIBUTORS  SINCE  1903  20  YEARS  TALKING  MACHINE  EXPERIENCE 

AMERICAN  TALKING  MACHINE  COMPANY 

368  LIVINGSTON  ST.  Victor  Distributors  BROOKLYN,  N.  Y. 
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TALKING  MACHINE  MEN,  INC.,  MEET 

B.  M.  De  Cou  Addresses  First  Meeting  of  Re- 
tailers This  Year — Nominating  Committee  Ap- 
pointed— Membership  Cards  Distributed 


The  first  meeting  of  the  new  year  of  the  Talk- 
ing Machine  Men,  Inc.,  was  held  at  Keene's 
Chop  House,  76  West  Thirty-sixth  street,  on 
Wednesday,  January  17.  The  meeting  was  pre- 
ceded by  the  usual  luncheon,  after  which  the 
regular  session  was  called  to  order.  Owing  to 
the  fact  the  December  meeting  had  been  dis- 
pensed with  and  stock  taking  and  other 
matters  coming  up  at  the  first  of  the  year 
had  been  disposed  of  by  the  members,  an 
unusually  large  attendance  was  in  evidence. 

The  feature  of  the  meeting  was  an  address  by 
B.  M.  De  Cou,  of  the  educational  department  of 
the  Victor  Talking  Machine  Co.  Mr.  De  Cou's 
address  was  exceptionally  enlightening  to  those 
members  of  the  organization  who  have  in  the 
past  sold  talking  machines  and  records  for 
use  in  the  public  schools  or  who  are  contem- 
plating going  after  the  school  business  in  the 


future.  Mr.  De  Cou  made  the  point  that  although 
the  Victor  Co.  is  spending  lots  of  time  and  en- 
ergy in  making  it  possible  to  sell  machines  to 
educational  institution  dealers  to  a  large  extent 
have  not  responded  or  endeavored  to  reap  the 
benefits  waiting  for  those  who  show  initiative. 

The  Victor  book,  "What  We  Hear  in  Music," 
was  taken  up  in  the  course  of  Mr.  De  Cou's  ad- 
dress, and  what  it  means  to  the  dealers  to  place 
the  book  into  the  hands  of  as  many  interested 
readers  as  possible  was  thoroughly  explained. 
After  covering  the  methods  to  be  pursued  in 
getting  sales  from  schools  and  colleges;  describ- 
ing the  different  series  of  records  for  school  use 
and  of  means  used  by  schools  to  raise  money  to 
buy  machines,  Mr.  De  Cou  brought  his  talk  to 
a  close  with  an  invitation  to  the  members  of  the 
association  to  visit  the  Victor  factory,  after 
which  he  received  a  vote  of  thanks  from  those 
present. 

The  meeting  then  opened  for  regular  business, 
President  Hunt  suggesting  that  a  motion  be 
made  that  a  committee  be  appointed  to  nominate 
officers,  and  the  following  members  were  ap- 
pointed a  nominating  committee:  R.  F.  Bolton, 


Max  Landay,  George  Kelly,  Otto  Goldsmith,  J. 
Schick,  Fred  Schall  and  E.  H.  Smith.  The  elec- 
tion of  new  officers  will  take  place  at  the  April 
meeting. 

A  resolution  was  adopted  that  letters  be  writ- 
ten to  all  the  larger  talking  machine  companies 
asking  their  co-operation  in  giving  the  names 
of  dealers  cut  off  for  underselling.  Short  ad- 
dresses were  made  by  R.  F.  Bolton,  of  the  Co- 
lumbia Co.,  and  Max  Landay,  of  Landay  Bros. 
The  new  association  cards  which  are  to  be 
framed  and  placed  in  the  windows  of  members 
of  the  organization  were  then  placed  into  the 
hands  of  those  who  had  arranged  for  them. 


THE  EDISON  AMBEROLA  MONTHLY 

Edison  Phonograph  Monthly  Comes  Out  Un- 
der New  Name  and  in  Improved  Form 

The  Edison  Phonograph  Monthly,  one  of  the 
house  organs  of  the  musical  phonograph  divi- 
sion of  Thomas  A.  Edison,  Inc.,  made  its  ap- 
pearance in  February  under  the  name  of  the 
Edison  Amberola  Monthly.  Radical  changes  in 
the  make-up  and  style  of  the  periodical  also  ac- 
company the  change  of  name.  About  a  year 
ago  both  the  New  Edison  and  the  Diamond  Am- 
berola business  of  Thomas  A.  Edison,  Inc.,  be- 
came so  extensive  that  two  house  organs  were 
deemed  necessary  to  best  serve  the  interests  of 
all  Edison  dealers.  Diamond  Points  was  estab- 
lished to  cover  the  New  Edison  activities,  and 
the  Phonograph  Monthly  was  continued  and  de- 
voted exclusively  to  the  Amberola  field. 

Just  before  the  first  of  the  present  year  it 
was  decided  to  make  some  changes  in  the  gen- 
eral appearance  of  the  Phonograph  Monthly. 
The  change  of  name,  connecting  it  specifically 
with  the  Amberola  line,  is  but  one  of  the  sev- 
eral improvements.  In  addition  a  decidedly  at- 
tractive new  cover  design  has  been  adopted  and 
the  type-style  throughout  has  been  improved. 
The  changes  that  appear  in  the  February  issue 
are  indicative  of  others  that  will  be  made  shortly 
to  increase  further  the  attractiveness  and  effec- 
tiveness of  the  periodical. 


HOW  HOME  DEMONSTRATIONS  HELP 

Derby,  Conn.,  February  10. — Albert  H.  Yud- 
kin,  a  hustling  Edison  dealer,  and  who  also 
serves  his  city  in  the  honorable  capacity  of 
alderman,  had  an  interesting  experience  a  few 
days  ago  proving  that  one  never  knows  "where 
the  lightning  is  going  to  strike"  in  the  applica- 
tion of  the  saying  to  sales.  Mr.  Yudkin  was 
called  upon  to  furnish  an  entertainment  at  a 
certain  home,  where  he  thought  it  might  be 
possible  to  consummate  a  sale  of  a  fine  Edison 
Diamond  Disc.  He  did  not  procure  the  sale, 
but  it  happened  that  a  neighbor  of  the  woman 
at  whose  house  the  demonstration  was  being 
given  heard  the  music,  and  was  so  delighted  that 
she  started  a  line  of  inquiry  about  the  Edison 
machines  with  the  result  that  a  few  days  later 
she  purchased  an  expensive  one. 


NEWARK  DEPARTMENT  IMPROVED 

The  Otto  Wissner,  Inc.,  warerooms,  903  Broad 
street,  Newark,  N.  J.,  have  been  closing  a  sub- 
stantial business  in  both  Columbias  and  Sonoras. 
Wm.  A.  Jones,  manager  of  the  store,  says  there 
has  been  a  large  increase  in  sales  since  the  altera- 
tions of  the  talking  machine  department  were 
made  in  the  late  fall  which  allowed  the  depart- 
ment much  larger  space.  W.  H.  Paullin,  sales 
manager  of  the  talking  machine  department 
states  the  amount  of  cash  sales  at  present  is 
very  large  and  in  cases  where  terms  are  allowed 
they  are  most  acceptable. 


The  L.  J.  Nieuhaus  Music  Store,  at  802  Main 
street,  Quincy,  111.,  was  broken  into  recently, 
and  $150  worth  of  talking  machine  records  were 
stolen. 


A  certificate  of  incorporation  was  issued  to 
Chas.  H.  Elting  &  Co.,  of  Chicago,  for  the  pur- 
pose of  manufacturing  talking  machine  motors. 
The  company  is  capitalized  at  $25,000. 


MODEL  XIV— $150 
Height,  48  inches 


MODEL  XII— $100 
Height,  47  inches 


MODEL  XI— $75 
Height,  46  inches 


Refinement 
Selection 
Price 


MODEL  X— $65 
Height  45  inches 


A  Proposition 
B  That  Appeals 
to  the  Public 


Here  are  phonographs  of  distinctive 
quality  throughout,  built  in  popular  sizes 
and  sold  at  popular  prices. 

Not  only  can  dealers  talk  quality,  they 
can  demonstrate  quality.  No  "ginger- 
bread," just  a  quiet  refinement  that  is  self- 
evident.  And  the  prices  speak  for  them- 
selves. 

Cabinets  made  from  &  in.  veneered  stock; 
equipped  with  universal  tone  arm  and  one 
of  the  best  motors  on  the  market.  ^ 

THE  ARTOPHONE  CO. 

1113  Olive  Street  ST.  LOUIS,  MO. 
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INDEPENDENT  GERMAN-AMERICAN 
TALKING  MACHINE  CO.,  Inc. 

54  BLEECKER  STREET         :  :         NEW  YORK  CITY 

4 

Distributors  of 

The  Heineman  Motors  of  Quality 

We  carry  immense  quantities  in  stock  of  motors 
No.  1,  No.  3,  and  No.  4,  complete. 

All  parts  enumerated  in  the  Heineman  Supple- 
ment, facing  page  22,  we  have  on  hand  ready  for 
delivery,  at  factory  prices. 


ASK  FOR  A  SAMPLE 

of  our  1917  Model  No.  2 

Tone  Arm 

(Also  known  as  No.  0  special) 


Possesses   eight  distinct  improvements 
over  the  1916  model 


72 


THE   TALKING   MACHINE  WORLD 


THE  VALUE  OF  THE  TALKING  MACHINE  AS  AN  EDUCATOR 

Forms  Basis  of  Interesting  Address  Made  by  Frank  E.  Morton,  Acoustic  Engineer,  American  Steel 
&  Wire  Co.  Before  Merchants'  Short  Course,  University  of  Kansas,  on  February  8 


The  following  interesting  address  by  Frank 
E.  Morton,  acoustic  engineer  of  the  American 
Steel  &  Wire  Co.,  was  delivered  before  the 
"Merchants'  Short- Course,"  University  of  Kan- 
sas, University  Extension  Division,  Lawrence, 
Kansas,  on  Thursday,  February  8,  1917.  The 
subject  of  Mr.  Morton's  discourse  was  "Talking 
Machines — the  Responsive  Side,"  and  he  said: 

"For  the  last  fifteen  years  those  conservators 
of  vocal  energy  commonly  known  as  talking 
machines,  have  been  purveyed  in  such  numbers 
that  the  impression  might  well  obtain  to-day 
with  those  unfamiliar  with  the  unlimited  possi- 
bilities of  our  racial  activity  that  the  point  of 
saturation  has  been  reached.  I  say  possibilities, 
for  racial  activity  is  not  necessarily  spontaneous, 
and  the  talking  machine  trade  does  not  bud, 
blossom  and  bear  fruit  without  proper  nurtur- 
ing. 

"Locally,  this  point  of  saturation   is  being 


Frank  E.  Morton 

reached  because  of  failure  to  develop  soil  for 
future  absorption.  Dealers  in  such  localities  face 
not  only  loss  of  trade,  but  a  general  lowering 
of  the  educational  development  of  the  commun- 
ity. For  it  is  in  reality  as  an  instrument  of  edu- 
cation that  the  talking  machine  offers  its  great- 
est opportunity  to  the  dealer.  An  educational 
influence  must  needs  be  fostered.  It  is  not 
enough  that  a  talking  machine  notable  in  its 
lineage,  attractive  in  its  appearance,  even  en- 
thralling in  its  tonal  effect  be  placed  upon  the 
market.  Such  merchandising  policy  will  bring 
a  certain  dead  level  of  returns,  but  it  will  not 
expand  and  develop  the  trade.  For  that  propa- 
ganda is  needed.  The  product  may  not  merely 
be  offered  to  the  purchaser;  reasons  must  be 
offered  sufficient  to  convince  that  the  article  is 
requisite;  in  fact,  indispensable  for  the  happi- 
ness and  uplift  of  himself  and  family. 

"Among  these  arguments  the  educational  one 
— although  neglected  —  looms  largest.  All 
around  us  in  our  homes,  are  those  education 


agents  in  most  cases  regarded  as  toys  or  fads. 
And  as  toys  and  fads  they  run  their  little  course, 
are  neglected,  forgotten,  discarded.  Many  a 
talking  machine  lives  a  fast  life  and  a  merry 
one;  also  a  short  one.  While  its  novelty  obtains, 
its  voice  is  heard  in  the  land  night  and  day,  then 
gradually  ceases,  and,  at  least  mentally,  goes  to 
the  junk  heap. 

"But  as  an  educator,  as  an  uplifter,  it  has  a 
cumulative  value.  It  is  like  a  library,  usable 
at  any  time,  and  the  more  frequently  the  better. 
If  it  is  discarded  at  all,  it  is  to  give  place  to  a 
more  highly  developed  substitute.  It  becomes 
a  family  institution. 

"We  may  inquire  what  has  been  the  effect  upon 
the  intellectual  development  of  the  purchasers? 
In  what  manner  and  to  what  extent  has  the 
talking  machine  made  for  intellectual  progres- 
sion? A  phonograph's-eye-view  of  humanity 
may  enable  us  so  to  compute  relative  values  that 
the  realization  of  the  worthwhileness  of  its  man- 
ufacture and  distribution  may  prove  an  inspira- 
tion to  an  increased  and  more  intelligently 
directed  effort. 

"Man's  productive  energy  is  in  direct  propor- 
tion to  his  rate  of  vibration.  The  higher  his 
rate  of  vibration,  the  more  energetic  and  force- 
ful his  performance.  Man's  rate  of  vibration  is 
increased  by  intensive,  selective  listening,  which 
increase  is  retained  through  his  will  power. 

"Listening  is  the  top  note  in  the  vibratory 
scale  on  the  invisible  keyboard  of  the  mind. 
You  know  how  the  octaves  ascend  on  the  great 
keyboard  of  physics  from  the  first  note  with  its 
one  vibration  a  second.  Through  the  octaves 
from  the  fourth  to  the  fifteenth  inclusive  these 
vibrations  come  to  us  as  sound;  from  the  thirti- 
eth to  the  thirty-fourth  as  electricity,  from  the 
forty-eighth  to  the  fifty-fourth  as  light  and  from 
the  fifty-eighth  to  the  sixty-first  as  X-rays,  where, 
in  the  highest  range  are  two  quintillion  vibra- 
tions a  second.  The  thirty-five  undesignated  oc- 
taves fail  to  arouse  any  response,  as  far  as  is 
now  recognized,  in  the  human  organism.  What 
their  vibrations,  as  well  as  those  of  the  octaves 
rising  above  the  sixty-first  on  into  infinity,  mean 
for  humanity  lies  hidden  behind  a  veil  of  mys- 
tery that  science  has  yet  to  pierce. 

"Mineral,  vegetable  and  animal  substances 
form  a  crescendo  in  vibrations,  and  when  man  is 
reached  runs  through  many  octaves,  manifesting 
themselves  in  variety  of  temperament  and  func- 
tion. The  vibrations  of  the  moron  are  sluggish; 
those  of  the  genius  sparkle  like  electricity  and 
pierce  like  the  X-ray. 

"In  listening,  man  is  at  his  zenith  of  concen- 
tration. Carrying  it  to  extremes  he  becomes 
oblivious  of  all  extraneous  surroundings.  In 
listening  he  is  100  per  cent,  there.  In  action  is 
leakage;  and  a  considerable  per  cent,  of  the  con- 
centration of  the  vibration  of  the  perfect  po- 
tentiality vanishes. 

"Degrees  of  intelligence  in  .domestic  animals 
are  generally  admitted.    One  dog,  horse  or  cat 


NOTICE  TO  VICTOR  JOBBERS  and 
Talking  Machine  Manufacturers 

You  will  be  glad  to  know  that  we  are  in  a  position  to  furnish  you  with  the  "Best  Record  Album" 
containing  Famous  Heavy  Green  Bristol  Paper  Envelopes  the  same  as  we  have  been  using  for  the 

last  ten  years. 

Despite  the  shortage  of  dyes,  green  paper  and  silk  cloth  you 
can  secure  our  patent  album  made  of  the  highest  grade  materials. 
Our  patent  envelopes  are  locked  in  metal. 
We  can  Guarantee  them  to  you  and  you  can  do  likewise  to 
your  customers. 

To  convince  yourself  give  us  a  small  order  and  let  us  prove 
all  we  say  is  the  truth. 

We  are  also  the  Sole  Manufacturers  of  the  now  "Famous 
Edison  Re-Creations  Album." 

Patented  and  Manufactured  by 

THE  BOSTON  BOOK  CO.,  Inc. 


73  Broadway,  Brooklyn,  N.  Y. 


Factory,  103  Broadway 


CABINETS 


This  factory  and  business  has 
been  reorganized  completely 
and  we  are  now  in  a  position 
to  supply  manufacturers  with 
all  styles  of  cabinets  in  any 
quantity,  and  dealers  with  a 
full  line  of  disc  record 
cabinets. 


We  have  enlarged  our  facil- 
ities greatly  and  are  planning 
to  give  every  member  of  the 
trade  real  service  and  co- 
operation. 

PLACE  YOUR  ORDERS 
NOW    FOR     19  17 

Nanes  Art  Furniture  Co. 

Grand  Street  and  East  River,  New  York 


is  considered  more  intelligent  than  another  dog, 
horse  or  cat.  This  degree  of  intelligence  is  in 
direct  proportion  to  the  time  spent  in  talking  to 
the  animal,  the  time  the  animal  spends  in  listen- 
ing. 'This  horse  understands  every  word  I  say 
to  him,'  is  an  expression  of  recognition  of  the 
result  of  frequent  talking  to  the  horse,  and  the 
same  applies  throughout  the  animal  world. 

"The  well  traveled  man  is  responsive,  men- 
tally alert  and  comprehends  and  apprehends 
quickly,  not  from  having  viewed  peculiar 
formations  of  the  earth  known  as  scenery; 
not  because  he  has  looked  upon  straw  huts, 
tepees,  bungalows  or  marble  palaces;  not  be- 
cause he  has  observed  the  activities  of  men 
from  mountain  fastness  to  towering  sky- 
scraper; but  because  he  has  been  talked  to 
by  many  and  various  of  the  races  of  earth  and 
has,  consciously  or  unconsciously,  accepted 
viewpoints  other  than  his  own;  he  has  estab- 
lished more  points  of  contact  with  his  environ- 
ment; he  has  developed  an  interest  in  more 
things.  With  his  multiplicity  of  viewpoints  thus 
acquired,  he  can  think  straighter  and  express 
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W$t  Cortmapfjone 
language  &ecorbsi 

You  learned  English  simply  by  listening.  You  picked  it  up  naturally. 
Other  languages  are  easily,  naturally  and  correctly  learned  by  absorbing 
them  by  contact  with  sound.  The  student's  ear  does  the  work  while  the 
eye  follows  the  spoken  word  as  he  reads  from  a  book.  The  Cortina- 
phone  method  makes  it  a'pleasure  and  a  pastime. 

The  teaching  is  done  by  means  of  phonographic  disc  records.  This  not  only  opens  up  for 
the  dealer  a  largely  increased  field  for  the  sale  of  records  but  will  be  the  means  of  selling 
many  machines  to  homes  who  desire  to  take  up  this  course  but  have  no  machine  for  the 
records.  This  course  will  not  only  appeal  to  the  commercial  student  but  it  has  a  large  field 
among  those  wishing  to  broaden  their  power  cf  thought  through  the  acquirement  of  an  addi- 
tional language. 

There  is  now  an  extraordinary  demand  for  language  instruction.  The  Cortinaphone  method 
is  being  used  in  every  section  of  the  country.    Are  you  getting  your  share  of  the  profits? 

THE  CORTINA  ACADEMY  OF  LANGUAGES  UXS&J  12  E.  46th  St.,  New  York 


The 

Proper 

Method 


his  thoughts  with  greater  confidence  and  conse- 
quent freedom. 

"The  talking  machine  is  one  of  these  real 
world  tours  in  tabloid;  as  a  traveler's  guide  it 
penetrates  all  lands;  it  conducts  its  followers 
through  the  forums  of  statecraft  and  the  tem- 
ples of  vocal  art;  it  speaks  not  merely  of  the 
oratory,  the  music,  the  scholarship  of  the  pres- 
ent, it  can  preserve  the  voice  of  one  age  for  the 
gratification  and  enlightenment  of  another.  In 
its  diminutive  theatre  the  forensic  and  harmonic 
leaders  of  the  world  perform  on  one  stage.  Be- 
side one's  own  fireside  one  may  occupy  a  re- 
served seat  before  an  array  of  talent  such  as  no 
inflated  price  in  the  grandest  of  grand  opera 
houses  would  command. 

"And  naturally  it  is  in  the  home  first  that  the 
talking  machine  appears  as  an  educator.  Prop- 
erly introduced  it  becomes  a  welcome  inmate  in 
every  household — in  city  or  country — where 
there  is  any  striving  for  intellectual  advance, 
not  merely  to  be  switched  in  for  a  bit  of  rag- 
time for  the  sport  of  an  idle  moment — though 
it  also  has  that  value — but  to  bring  within  reach 
of  all  the  family  the  treasures  that  are  preserved 
on  its  vulcanized  tablets. 

"And  these  need  not  necessarily  be  confined 
to  the  domain  of  music.  Too  much  has  this 
been  the  case,  but  why  let  the  talking  machine 
delight  and  instruct  and  elevate  with  its  rythmic 
outpourings,  and  muzzle  it  for  all  other  utter- 
ances? As  a  mouthpiece  for  the  pedagogue, 
the  philosopher,  the  scientist,  the  sociologist, 
the  statesman,  it  would  extend  the  limited  audi- 
ence of  each  to  vast  dimensions.  This  is  a 
natural  and  sequential  development  as  the  in- 
tellectual possibilities  of  this  'parlor  plaything' 
gain  recognition. 

"And  now  a  strong  point  in  the  talking  ma- 
chine as  an  investment  is  that  it  is  a  home- 
maker.  Unlike  the  automobile,  taking  people 
away  from  the  home,  it  brings  all  the  family 
within  the  domestic  circle.  That  is  no  small 
social  argument  in  these  days  when,  in  the  view 
of  many,  family  life  is  disintegrating,  drifting  to- 
ward the  cafes  and  boulevards.  As  a  business 
condition  it  has  its  corollaries,  for  the  building 
up  of  the  home  life  leads  to  further  expendi- 
tures in  the  beautifying  and  humanizing  sphere. 

"It  is  well  known  that  at  one  time  dealers  who 
handled  pianos  were  suspicious  of  the  talking 
machine  trade.  They  argued  superficially  that 
their  sale  would  reduce  the  demand  for  musical 
instruments.  Now  they  realize  that  the  voice 
machine,  both  from  the  home  atmosphere  it  fos- 
ters and  the  musical  acquaintance  it  creates, 


actually  enhances  the  piano  demand.  It  inspires 
ideals  demanding  such  mediums  as  pianos  for 
their  full  expression. 

"Outside  the  home,  the  avenues  for  the  talk- 
ing machine  as  an  instructor  branch  out  in  all 
directions.  Limitless  possibilities  present  them- 
selves in  the  domain  of  clubs  and  neighborhood 
organizations. 

"■Perhaps  the  widest  path  of  development,  at 
present  blocked  by  indifference  and  inertia,  is 
in  the  schools  and  colleges.  What  valuable 
records  for  the  classroom  if  this  agency  for  in- 
struction were  more  generally  employed.  The 
humblest  pupil  might  listen  to  the  most  learned 
savant. 

"A  talking  machine  in  every  schoolroom!  The 
suggestion  would  stagger  some  of  our  peda- 
gogues. To  them  it  would  sound  like  having 
a  jazz  band  concert  for  opening  exercises  and  a 
cabaret  performance  at  recess,  but  it  is  a  prob- 
ability— a  strong  probability  for  the  near  future, 
especially  if  enterprising  merchants  are  wide 


awake  enough  to  take  the  lead  in  the  procession. 

"When  the  placing  of  sewing  machines  in 
school  rooms  was  first  suggested  there  was 
doubt  as  to  its  value,  and  its  relationship  to  peda- 
gogy. The  place  for  a  sewing  machine  obvi- 
ously was  in  the  home.  Now  they  are  as  nat- 
ural in  many  school  rooms  as  the  time  honored 
globe  or  the  occasional  human  skeleton.  It 
was  the  same  with  the  suggestion  that  pianos 
be  used  in  school  rooms  for  teaching  tone 
values.  It  is  the  overcoming  of  the  original 
inertia  that  is  difficult,  and  that  is  the  problem 
for  the  far  sighted  dealer  to-day. 

"Along  with  its  pedagogical  value,  the  talking 
machine  has  unrecognized  possibilities  as  a  re- 
corder of  sounds.  When  your  ear  records  a 
sound,  it  records  it  momentarily;  then  the  sound 
is  gone.  There  is  no  impression  left  of  its  exact 
relative  composite  intensity;  no  tracings  of  its 
vibrations.  When  a  sound  wave  energizes  the 
delicate  diaphragm  of  a  talking  machine,  its 
whole  history  is  inscribed,  and  minutely,  too, 
for  the  ear  of  a  talking  machine  hears  more  than 
does  the  human  auditory  organ.  The  markings 
of  these  sounds  are  most  interesting  and  valu- 
able. For  the  student;  for  the  expert;  for  the 
investigator;  the  talking  machine,  indeed,  be- 
comes a  clinic  in  tone  analysis. 

"These  are  but  a  few  of  the  educational  fields 
the  talking  machines  may  invade.  You  see  what 
you  have  within  your  grasp.  You  have  man  in 
his  most  receptive  attitude,  that  of  listener; 
you  have  him  pitched  on  his  highest  mental 
octave.  Here  are  a  few  practical  and  simple 
suggestions  for  sustaining  the  diapason: 

"(1)  Any  dealer  may  cultivate  the  desire  of  a 
possible  clientele  by  a  series  of  concerts,  enter- 
tainments, talking  machine  receptions — what  you 
will.  The  response  will  be  surprising  and  the 
appreciation  of  the  opportunity  given  will  be 
widespread.  With  constant  care  shown  in  the 
selection  of  the  program,  the  gatherings  may 
easily  be  made  notable  in  the  community,  and  a 
genuine  interest  in  the  talking  machine  and  its 
offerings  be  aroused. 

"(2)  Supplementary  to  the  machine's  own 
part  in  the  program  should  be  discussions  and 
{Continued  on  page  74) 


There  Is  Always  One  Best 

It  is  easy  for  you  to  know  the  best 
reproducer  for  playing  EDISON 
Records  on  other  machines. 

Simply  send  for  a 

VICSONIA 

and  determine  for  yourself 

No  rattle  or  blast  Pure,  sweet,  natural  tones 

Easily  and  quickly  attached 

We  will  send  one  N.  P.  VICSONIA  to  any  DEALER  in  the  U.  S.  or  Canada 
on  receipt  of  $3.50.     Mention  this  advertisement  and  state  make  of  machine. 


VICSONIA  MANUFACTURING  CO.,  Inc. 


313  East  134th  Street 


New  York,  N.  Y. 


TONE  ARMS 
SOUND  BOXES 

Write  for  Catalogue  and  Prices 

ANE>§  KOCH  - 

296 Broadway  New\brk.. 
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TALKING  MACHINE  AS  AN  EDUCATOR 

(Continued  from  page  73) 

open  forum  on  what  is  presented.  People  be- 
come really  interested  when  they  begin  to  con- 
tribute themselves  to  the  program.  To  get  a 
heterogeneous  audience  coalescent  up  to  the 
point  of  engaging  in  a  debate  or  a  conversazione 
may  look  impossible,  and  it  may  not  be  accom- 
plished without  some  tactful  social  influence, 
but  it  can  be  done,  and  when  it  is  accomplished, 
you  will  have  the  talking  machine  on  speaking 
terms  with  the  best  society  of  the  community 
and  in  a  fair  way  to  be  introduced  into  the  daily 
life  of  all  as  an  established  necessity. 

"(3)  Development  of  interest  by  the  local 
press  is  an  aid  not  to  be  disregarded.  Fre- 
quently it  is  possible  in  connection  with  a  small 
advertisement  to  obtain  as  much  as  a  special 
page  once  a  week  to  be  devoted  to  special  arti- 
cles along  this  line.  Such  a  program  bringing 
successful  results  in  many  papers,  even  in  the 
metropolitan  press,  is  now  being  carried  on  by 
the  National  Bureau  for  the  Advancement  of 
Music. 

"(4)  Most  important  of  all,  draw  an  absolute 
dividing  line  between  destructive  and  construc- 
tive competition.  Price  cutting  not  only  cheap- 
ens your  article  in  the  public  estimation;  it  elim- 
inates the  possibility  of  putting  back  profits  into 
progressive  improvements.  This,  of  course,  is 
primarily  an  "argument  to  the  manufacturers, 
but  the  dealers  determine  the  demand  reaching 
the  manufacturers.  Make  them  compete  in  ris- 
ing quality,  not  in  falling  price.  It  is  a  mistake 
to  aim  low.  You  hit  the  ground  sooner  or  later. 
In  the  other  direction  you  have  a  blue  sky 
limit. 

"This  idea  of  the  talking  machine  multiplying 
its  sales  through  its  own  educational  efficiency 
and  the  receptiveness  of  the  purchasing  public  is 
not  a  mere  vision.  It  need  not  be  dismissed  as 
something  desirable  sometime  but  unfeasible 
now.  If  it  were,  it  would  have  been  an  inexcus- 
able waste  of  time  to  spread  its  pleasing  but  in- 
accessible prospects  before  you. 
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"The  matter  rests  in  your  hands  right  now. 
It  is  not  something  that  must  be  brought  in 
from  the  outside.  It  is  not  something  you  can 
have  somebody  else  develop.  If  you  want  the 
talking  machine  made  a  live  issue  in  your  town; 
if  you  want  it  added  to  the  equipment  of  your 
schools,  you  are  the  men  of  influence  there. 
When  you  want  something  else  you  accomplish 
it.  Put  into  this  the  interest  and  energy  you 
put  into  paving  your  streets  or  putting  through 
any  municipal  project. 

"Such  plans  as  I  have  suggested  are  easily 
workable,  and  many  others  suggest  themselves. 
You  merchants  may  analyze  and  determine 
what  there  is  in  them  that  promises  profit  and 
prestige.  Ahead  the  road  runs  straight  and 
clear  to  the  desired  expansion — so  clear  as  to 
be  almost  ridiculously  easy  except  for  one  pit- 
fall. By  lowering  your  standards,  by  yielding 
to  the  lure  of  temporary  trade  gains  through 
price  cutting,  you  may  wreck  all.  Selfish  or  de- 
structive competition,  even  when  successful,  is 
atrophy;  co-operative  or  constructive  competi- 
'tion  is  progress." 


A  DEMAND  THAT  TAXES  FACILITIES 

The  Chalmers  Victor  warerooms,  879  Broad 
street,  Newark,  N.  J.,  reports  conditions  in  its 
territory  were  never  better  and  the  outlook  at 
present  is  that  it  will  continue.  This  house  has 
been  having  a  busy  season  since  January  1, 
and  at  times  it  has  puzzled  the  staff  in  their 
efforts  to  supply  the  demands,  especially  in 
view  of  the  shortage  of  some  models  of  ma- 
chines. Although  these  quarters  have  been  en- 
larged as  much  as  possible  to  cope  with  ever 
increasing  trade,  there  is  little  doubt  but  that 
before  the  next  holiday  season  is  upon  us  they 
will  be  compelled  to  seek  larger  quarters. 


WHEN  THE  TRUE  OPTIMIST  IS  GLAD 

The  true  optimist  is  glad  for  the  things  he 
doesn't  get,  when  it  is  impossible  for  him  to 
be  glad  for  the  things  that  came  his  way. 


Inquire  of  us  what  the 

Crescent  Silvertone 
Dealers  Sign 

will  mean  to  you  during  the 
coming  year. 


BEAUTY  CONTEST  IN  KANSAS  CITY 

Messrs.  Black  and  Ditzell  Have  a  Mix-Up  of 
Portraits — Trade  Non-Committal  as  to  Which 
Enjoys  the  Advantage 


Kansas  City,  Mo.,  February  5. — There  is  quite 
a  little  beauty  contest  on  among  the  talking  ma- 
chine men  in  this  city,  growing  out  of  peculiar 
circumstances.  In  the  Talking  Machine  World 
last  month  a  picture  of  Mr.  Black,  of  the  Jones 


This  Is  the  Real  John  F.  Ditzell 


Store  Victrola  department,  was  used  in  connec- 
tion with  the  story  of  John  F.  Ditzell  going  to 
the  Famous  &  Barr  Co.,  the  St.  Louis  department 
store. 

Mr.  Black  feels  that  Mr.  Ditzell  should  con- 
sider himself  complimented  in  having  such  a 
handsome  portrait  bear  his  name.  Mr.  Ditzell, 
on  the  other  hand,  says  that  the  error  has 
worked  against  him  with  the  members  of  the 
trade  whom  he  has  known  solely  through  cor- 
respondence. The  trade  as  a  whole  holds  it  a 
fifty-fifty  split  in  other  words,  is  remaining 
strictly  neutral. 
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Crescent  Talking  Machine  Company,  inc. 

89  CHAMBERS  STREET  NEW  YORK  CITY 

Manufacturers  of  the  "SILVERTONE"  Line 

CHICAGO  OFFICE:  CRESCENT  SALES  CO.,  23  E.  Jackson  Blvd.,  CHICAGO,  ILL. 


THE    TALKING    MACHINE  WORLD 


75 


wmmm 

VICTROLAS 


Sgmmtmm  imb<  mmaaam 

mmwm  m 


VICTOR  RECORDS 


■ 


Welcome  To  Our  Opening 

All  interested  will  be  cordially  welcome  at  the 
Formal  Opening  of  the  New  Home  of  the 
Standard  Talking  Machine  Company,  1  1 9- 
121  Ninth  St.,  Pittsburgh,  Washington's  Birth- 
day, February  22nd,  beginning  at  2  P.  M. 

This  is  the  only  building  in  the  country  devoted 
entirely  to  Victor  sales — as  it  is  also  the  only 
one  which  wholesales  Victors  "  exclusively." 


Two  vital  features  of  the  Victor  business 
have  absolutely  controlled  the  arrangement" 
of  this  unique  institution  which  wholesales 
exclusively  Victrolas,  Victor  records  and 
accessories.  FIRST— 

Speeded-Up  Service 

The  shortest  possible  time  between  the  entry  of  an  order 
and  the  delivery  of  the  stock  shipment  has  been  worked 
out  to  a  fine  point  after  years  of  experiment  and  study. 
Stock  rooms,  receiving  rooms,  packing  rooms  and  ship- 
ping departments  have  been  so  arranged  that  an  order 
progresses  with  accelerated  speed  and  no  lost  motion  to 
our  motor  trucks  and  to  you.  Here  is  one  of  the  few 
big  record  stocks  of  the  country  which  is  scientifically 
binned  and  ready  for  rush  orders.  Stock  is  99%  com- 
plete. SECOND— 

Retailing  Helps 

Probably  in  no  other  organization  in  the  country  is  any- 
where near  such  a  proportion  of  effort  and  building 
space  devoted  to  dealer  co-operation.  An  auditorium 
for  frequent  gatherings  of  dealers  with  stage  and  acces- 
sories; dealers'  reception  rooms  planned  especially 
for  personal  use  of  out  of  town  dealers;  advertising 
department  and  private  printing  plant.  All  of  which  is 
included  in  the  "Consulting  Sales  Department"  of  the 
Standard's  INTENSIVE  DEALER  SERVICE. 


Standard  Service  Pays 

first — in  its  extreme  promptness  in  getting  stock  to  you. 
Second — in  its  persistent  exertions  to  help  you  sell  this 
stock  after  placing  it  in  your  store. 

It  will  pay  you  Mr.  Victor  Dealer  to  "Standard" -ize 
your  store. 


"Exclusively  Victor 
Wholesale  Only" 


STANDARD  TALKING  MACHINE  COMPANY 

J.  C.  Roush,  Pres.  119-121  Ninth  Street,  PITTSBURGH 
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GEORGE  W.  LYLE  WITH  PATHE  CO. 

Well-Known  Talking  Machine  Man  Appointed 
Assistant  to  President  Widmann,  of  the  Pathe 
Freres  Phonograph  Co.,  This  Week 


The  Pathe  Freres  Phonograph  Co.,  New  York, 
announced  last  week  the  appointment  of  George 
W..  Lyle  as  assistant  to  the  president  of  the 
company,  E.  A.  Widmann.     Mr.  Lyle  will  as- 


the  Pathe  Freres  Co.  in  the  many  important 
plans  which  it  has  under  way. 

For  many  years  Mr.  Lyle  was  vice-president 
and  general  manager  of  the  Columbia  Grapho- 
phone  Co.,  New  York,  and  his  indefatigable  ef- 
forts to  place  this  company  in  the  front  ranks 
cess.  Mr.  Lyle's  executive  and  business  acumen 
of  the  industry  were  rewarded  with  signal  suc- 
contributed  materially  to  the  progress  achieved 
by  the  Columbia  Co.  in  the  days  when  the  in- 
dustry was  in  its  infancy,  and  he  brings  with 
him  to  his  new  post  a  knowledge  of  the  talk- 
ing machine  business  that  is  equalled  by  very 
few  members  of  the  industry. 


COLUMBIA  MEN  ENTERTAINED 

A  group  of  members  of  the  sales  staff  of  the 
Chicago  office  of  the  Columbia  Grapho- 
phone  Co.  were  entertained  last  week  at  the 
executive  offices  of  the  Columbia  Graphophone 
Co.  by  W.  C.  Fuhri,  U.  S.  manager.  A  visit 
to  the  factory  at  Bridgeport,  Conn.,  an  informal 
discussion  of  methods  and  policies  and  a  get- 
together  meeting  at  the  executive  offices  served 
to  make  their  stay  in  New  York  a  most  enjoy- 
able one.  Among  those  present  were  R.  G. 
Winter,  A.  G.  Boland,  E.  O.  Zerkle,  F.  G.  Cook, 
C.  F.  Kennedy,  B.  A.  Beard  and  H.  Walley. 


Geo.  W.  Lyle 

sume  his  new  duties  next  week,  and  will  make 
his  headquarters  at  the  company's  executive  of- 
fices, 10-32  Grand  avenue,  Brooklyn,  N.  Y. 

The  Pathe  Freres  Phonograph  Co.  is  to  be 
congratulated  upon  this  announcement,  as 
George  W.  Lyle  is  one  of  the  most  prominent 
members  of  the  talking  machine  business,  and 
a  man  who  has  been  an  important  factor  in  the 
growth  of  the  industry.  He  is  thoroughly 
posted  on  every  phase  of  talking  machine  ac- 
tivities, and  with  his  intimate  knowledge  of  the 
field,  will  doubtless  render  invaluable  service  to 


RETURNS  FROMWESTERN  TRIP 

C.  E.  Gore,  of  the  traveling  staff  of  the  Pathe 
Freres  Phonograph  Co.,  returned  this  week  from 
an  extended  trip  through  Minnesota,  Wisconsin, 
Ohio  and  Illinois.  He  reported  finding  excellent 
conditions  in  all  sections  of  this  territory,  with 
dealers  everywhere  enthusiastic  in  regard  to  the 
outlook  for  the  Pathe  line. 

The  remarkable  success  of  the  Pathe  line  in 
the  Middle  West  is  well  indicated  by  the  many 
new  dealers  which  have  been  signed  up  by  the 
Pathe  jobbers  in  this  section  of  the  country. 
These  dealers  are  all  closing  a  healthy  Pathe 
business,  both  in  Pathephones  and  Pathe  discs, 
which  is  doubtless  a  forerunner  of  a  banner  year. 


Making  the 

Most  of  Opportunities 

JIT  Victor  dealers  are  now  in  a  position  to  close  the 
biggest  Victor  record  business  in  history.  Record 
shipments  are  practically  complete  and  dealers  who 
have  taken  advantage  of 

G.  T.  Williams  Co. 
Victor  Service 

are  making  the  most  of  these  opportunities.  Every 
member  of  our  organization  is  co-operating  with  our 
dealers  in  the  development  of  Victor  record  business. 

Try  This  Service  1 

G.  T.  WILLIAMS  CO.,  Inc. 

Victor  Wholesale  Exclusively 

217  Duffield  Street  Brooklyn,  N.  Y. 


B.  E.  HIPPLE  WITHPENN  PHONO.  CO. 

Well-Known  Victor  Co.  Traveler  to  Give  Spe- 
cial Attention  to  Dealers'  Service  Department 
of  Philadelphia  Distributors 


Philadelphia,  Pa,,  February  1.— Still  another 
member  of  the  traveling  department  of  the  Vic- 
tor Talking  Machine  Co.,  has  left  the  service  of 
the  company  to  take  up  work  in  another  branch 
of  the  Victor  field. 

B.  E.  Hippie,  Jr.,  who,  with  a  record  of  eight 
years  as  Victor  traveler,  was  rated  as  senior 
member  of  the  force,  resigned  on  January  1,  to 
assume  a  position  with  the  Penn  Phonograph 
Co.,  of  this  city,  on  January  15.  Mr.  Hippie 
had  previously  received  many  offers  to  take  up 


B.  E.  Hippie,  Jr.  (Seated),  and  His  Hosts 

work  with  jobbers  and  dealers,  but  rejected 
'  them  because  they  would  conflict  with  his  home 
ties  in  Philadelphia.  Through  his  service  with 
the  Victor  Co.,  Mr.  Hippie  covered  various  sec- 
tions of  the  United  States  and  acquired  a  very 
broad  acquaintanceship  with  the  trade.  Most 
recently,  however,  he  has  confined  Jiis  attention 
to  the  State  of  Pennsylvania,  and  had  much  to 
do  with  the  development  of  business  in  this 
section. 

Mr.  Hippie  has  made  an  exhaustive  study  of 
the  problems  of  the  retailer,  and  in  his  new  ca- 
pacity will  be  able  to  give  special  attention  to 
the  dealer  service  end  of  the  business. 

Both  Mr.  Hippie  and  the  Penn  Phonograph 
Co.  are  to  be  congratulated  upon  an  arrange- 
ment so  excellent  for  both  sides. 

Before  resigning  from  the  Victor  Co.  Mr.  Hip- 
pie was  the  guest  of  honor  at  a  shore  dinner 
at  the  famous  Bookbinders,  which  was  attended 
by  the  majority  of  his  associates  of  the  travel- 
ing staff,  together  with  representatives  from 
other  departments.  The  menu  cards,  which 
were  distinctly  original  in  character,  were  in  the 
form  of  miniature  Red  Seal  records. 


HAVE  YOU  GOT  YOUR  $43.50? 

According  to  figures  issued  by  the  Treasury 
Department,  the  per  capita  circulation  on  Feb- 
ruary 1  was  $43.50,  which  is  the  record  figure. 
On  January  1,  the  per  capita  circulation  was  $43, 
and  a  year  ago  it  was  $38.67.  The  country's 
gold  stock  is  placed  at  $2,912,465,116,  which  is  an 
increase  of  more  than  $584,000,000,  compared 
with  a  year  ago.  The  total  money  in  circula- 
tion on  the  first  of  the  month  was  $4,498,060,871. 


TO  MAKE  PHONOGRAPH  PARTS 

J.  A.  Kraus,  formerly  general  manager  of  the 
Triton  Phonograph  Co.,  New  York,  has  organ- 
ized the  Phonograph  Parts  Co.,  with  executive 
offices  at  7  West  Twenty-second  street,  New 
York,  and  a  factory  at  Newark,  N.  J.  Mr. 
Kraus  is  manager  of  this  concern,  and  will  con- 
centrate on  the  sales  division  of  the  business. 

The  Phonograph  Parts  Co.  will  manufacture 
a  complete  line  of  single  and  double  spring 
motors,  tone  arms,  sound  boxes,  turntables, 
needle  cups,  etc.,  and  will  also  conduct  a  special 
department  for  experimental  work.  Mr.  Kraus 
is  one  of  the  veterans  of  the  phonograph  in- 
dustry, and  has  an  intimate  knowledge  of  the 
i  railr's  requirernents, 
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TALKING  MACHINES  IN  BERMUDA 


Demand  Has  Been  Increasing  for  Several  Years 
— Better  Grade  Products  Are  in  Favor 


Washington,  D.  C,  February  10. — Consul  Carl 
R.  Loop,  stationed  at  Hamilton,  Bermuda,  in  a 
recent  report  to  the  Bureau  of  Foreign  and  Do- 
mestic Commerce,  states  that  talking  machines 
are  popular  in  Bermuda,  and  the  demand  for 
them  has  been  steadily  increasing  for  several 
years.  It  is  estimated  that  the  value  of  ma- 
chines and  records  imported  annually  is  about 
$10,000.  At  least  90  per  cent,  is  of  American 
manufacture,  and  the  remaining  10  per  cent. 
British.  Both  machines  and  records  sell  in 
Bermuda  at  the  prices  at  which  they  are  retailed 
in  the  United  States,  no  advance  being  made  to 
cover  freight  and  duty.  The  latter  item  is  at 
the  rate  of  11  per  cent,  ad  valorem.  One  firm 
alone  sells  from  sixty  to  seventy  machines  an- 
nually, the  value  ranging  from  $15  to  $100. 
There  is  very  little  demand  for  those  worth 
more  than  $100.  A  few  are  brought  down  by 
tourists  or  imported  directly  by  local  residents. 
The  better  qualities  of  machines  and  records 
meet  with  a  stronger  demand  than  the  cheaper 
grade. 

The  woodwork  of  the  majority  of  the  ma- 
chines '  sold  is  of  oak,  while  the  cabinets  are 
usually  finished  with  mahogany  veneer.  Ma- 
chines and  cabinets  are  usually  packed  in  boxes 
without  excelsior  and  are  protected  from  the 
sides  and  tops  of  the  boxes  by  corks  saturated 
with  tallow,  and  fastened  to  the  bottoms  of  the 
boxes  by  bolts. 

The  predominating  prices  of  the  records  on 
the  market  are  75  cents,  $1  and  $1.25.  Sonic 
higher-priced  records  are  sold,  but  usually  on 
special  order. 


NEW  QUARTERS  FOR  J0NES=M0TR0LA 

Manufacturers  of  Motrola  Now  Have  Offices 
and  Stockroom  Under  One  Roof  at  29-33  West 
35th  Street — Demand  Growing  Steadily 


SEARCH  ST^ 

Victor  Distributors 

Many  talking  machine  owners  are  forming  their 
record  buying  habits  now.  Be  sure  they  find  what 
they  want  when  they  come  to  your  store.  Keep 
your  VICTOR  record  stocks  complete. 

We  can  help  you  for  we  have 

The  Largest  and  Most 

Complete  Stock  of 
Records  in  New  England 


Write,  or  Telephone  Beach  1330 

M.  STEINERT  &  SONS  CO.,  35  Arch  St.,  BOSTON 


Jones-Motrola,  Inc.,  manufacturers  of  The 
Motrola,  the  successful  electric  winding  device 
for  talking  machines,  are  now  located  in  large 
new  quarters  at  29-33  West  Thirty-fifth  street, 
New  York,  where  the  offices,  stock  and  ship- 
ping departments  have  been  brought  together 
in  one  large  loft.  The  new  arrangement  will 
greatly  facilitate  the  work  of  the  company  in 
filling  orders,  and  attending  to  the  other  details 


of  its  business.  The  new  quarters  are  cen- 
trally located  and  embrace  about  8,000  square 
feet  of  floor  space.  They  have  been  attractive- 
ly fitted  up  and  furnished. 

The  demand  for  the  Motrola  is  growing  stead- 
ily, and  despite  the  increased  output  of  the  com- 
pany, and  new  arrangements  made  for  the  sup- 
plies of  motors  and  other  parts,  the  orders  still 
keep  well  in  advance  of  the  supply,  although 
arrangements  have  been  made  to  take  care 
promptly  of  the  immediate  requirements  of  the 


trade.  The  success  of  the  Motrola  is  indicated 
by  the  large  number  of  reorders  received  from 
dealers,  and  by  the  very  few  complaints  that 
have  been  received  at  headquarters,  complaints, 
due  for  the  most  part  to  injuries  received  in 
transportation. 


WM.  S.  SCHERMAN'S  NEW  POST 


BLUEBIRD 


There  Are  Many 
Talking  Machines 


but 


Only  One  Bluebird! 


Everything  which  enters  into  the 
construction  of  BLUEBIRD 
Talking  Machines  is  of  the  high- 
est quality  obtainable  —  finest 
motors,  tone  arms,  sound  boxes 
and  tone  modulators.  They  play 
any  disc  record  without  an  attach- 
ment. Made  in  Mahogany  and 
Oak. 

Prompt  Deliveries 


National  Talking  Machine  Co.,  Inc. 

iti 

I 


Telephone 
Madison  Square  1077 


118  East  28th  Street 
NEW  YORK 


Liberal  Discounts  to  Dealer* 


4  Models 
from  $50  up 


William  S.  Scherman  has  been  appointed  ad- 
vertising manager  of  the  Musical  Instrument 
Sales  Co.,  New  York,  and  will  prepare  the  ad- 
vertising for  the  various  Victrola  departments 
controlled  by  this  company. 

Mr.  Scherman  is  well  known  in  the  local  talk- 
ing machine  field,  having  been  associated  with 
the  advertising  department  of  the  Columbia 
Graphophone  Co.  for  the  past  four  years.  He 
thoroughly  understands  retail  advertising  as  ap- 
plied to  the  talking  machine  field,  and  his  work 
with  the  Columbia  Graphophone  Co.  has  been 
the  subject  of  general  commendation  from  the 
local  talking  machine  fraternity. 


INTRODUCE  NEW  RECORD  FILE 

The  Cfippen-Rase  Co.,  Rochester,  N.  Y.,  has 
just  placed  on  the  market  a  new  record  file, 
designated  as  the  "Crip-N,"  which  is  the  inven- 
tion of  Arthur  J.  Crippen,  formerly  factory 
superintendent  of  the  Cutler  Mail  Chute  Co.,  and 
well  known  in  the  mechanical  world.  Mr.  Crip- 
pen is  president  of  the  company,  and  will  have 
charge  of  the  factory  which  is  permanently  lo- 
cated in  Rochester.  Associated  with  Mr.  Crippen 
in  this  new  company  as  officers  and  directors 
are  Ellory  A.  Handy,  Cogswell  Bentley,  David 
1'.  Ripton  and  J.  D.  Burns,  all  of  Rochester. 

The  "Crip-N"  record  file  not  only  provides  an 
individual  compartment  for  each  separate  record, 
hut  also  is  equipped  with  an  individual  ejector, 
making  the  record  instantly  accessible.  It  is 
manufactured  in  styles  to  fit  all  kinds  of  phono- 
graphs, and  may  be  quickly  installed.  The 
"Crip-N"  is  adaptable  for  the  use'  of  all  standard 
records,  and  is  so  arranged  that  ten  and  twelve-- 
inch  records  may  be  filed  as  desired. 
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Pathephone  Model  No.  25 


"The  World's  Record 


THE  PATHE  RECORD  PLU 


AN  IRRESISTIBLE  COMBINATION 


Because  it  represents  THE  IDEAL  method  of 
sound  reproduction. 

Because  it  gives  a  reproduction  more  clear,  more 
true,  and  with  more  volume  than  can  possibly  be 
obtained  in  any  other  way. 

Because  the  dealer  has  so  many  good  talking  points. 
The  Pathe  Permanent  Sapphire  Ball  which  takes 
the  place  of  sharp  destructive  needles — saves  the 
bother  of  changing  needles  every  time  the  record 
is  played — does  not  rip,  cut,  or  wear  the  record. 

The  Pathe  record  itself  whose  wide  grooves  permits 
ALL  the  tone  vibrations  (music)  to  be  taken  from 
the  record  instead  of  only  part. 

The  Pathe  record  library  which  opens  up  a  whole 
new  world  of  music  to  the  buying  public. 

Not  only  records  by  famous  American  artists,  but 
remarkable  records  by  celebrated  European  Court 
favorites  who  have  never  been  here.  Uniquely 
beautiful  records  by  Hungarian  and  Sardinian 
orchestras — Gypsy  Violinists — instrumental  soloists 
— chamber  musicians — and  an  unequalled  library  of 
similar  delightful  foreign  novelties,  all  give  the 


Pathe  Dealer  a  splendid  opportunity  to  capture  the 
"CLASS"  patronage  of  his  neighborhood. 

The  Pathephone  itself  with  its  famous  "violin" 
sound  chamber  of  resonant  wood. 

The  splendid  prestige  of  the  name  "PATHE," 
a  name  that  in  two  entirely  distinct  fields — Sound 
Reproduction  and  Film  Reproduction  (motion  pic- 
tures) has  become  a  household  word  the  world  over. 

Dealers  everywhere  are  selling  attachments  to  play 
Pathe  Discs  on  machines  built  for  needle  played 
records.  Such  attachments  serve  their  purpose  in 
a  way,  but — 

The  dealer  who  wants  to  keep  his  patronage — who 
wants  to  give  customers  100%  satisfaction,  won't 
be  satisfied  to  sell  an  attachment  of  this  kind  and 
then  stop. 

He  will  keep  after  "attachment"  customers  until 
they  finally  exchange  the  machine  they  have  for  a 
Pathephone.  He  will  prove  to  himself  that  the 
PATHE  Record  played  with  the  PATHE  Sap- 
phire Ball  on  the  PATHEPHONE  makes  THE 
supreme  musical  combination, 


PATHE  FRERES  PHONOGRAPH  COMPANY 

Factory  and  General  Offices:  lO  to  32  GRAND  AVENUE,  BROOKLYN,  N.  Y. 
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Pathephone  Model  No.  50 


HE  PATHEPHONE 


Live  dealers,  those  who 
look  ahead,  are  joining 
Pathe  for  Prestige, 
Profit,  Progress 


Pathephone 
Model  XV 


^^^^ 


Pathephone  Model 
No.  75 


"Professional"  Pathephone  Model 
No.  125 


Pathephone  Model 
No.  225 


PATHE  FRERES  PHONOGRAPH  CO.  OF  CANADA,  Ltd. 
6  Clifford  Street,  Toronto,  Canada 
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The  Minsk  Master 


$150  Manophone.  Inlaid  Ma- 
hogany Finish.  Brake  and  Speed 
Regulator.  Universal  Tone  Arm. 
Tone  Modifier.  All  exposed 
metal  parts  gold-plated. 


Let's  Forget  That  This  Is  an  Advertisement 

Rather  let  us  talk  it  over,  Mr.  Dealer,  in  a  hand-clasping,  face-to-face  sort  of  a  way. 

We  want  you  to  know  about  the  Manophone — all  there  is  to  know.  And  after 
you  do  know  all  there  is  to  know,  after  you  are  familiar  with  the  unique  sales 
plan  of  the  Manophone,  then  it  is  ten  to  one  that  you  will  decide  the  Mano- 
phone's  for  your  store — and  your  store's  for  the  Manophone. 

Sign— Clip— Send  the  Dealer-Dollar  Coupon 

It  brings  you  by  next  mail  complete  details  of  the  Manophone  Merchandising 
Plan — and  gives  full  description  of  the  various  styles  of  the  Manophone  priced 
from  $  1  5  up.    There's  a  Manophone  for  every  home. 

The  Manophone  sings  its  own  praises.    It  may  not  actually  sell  itself — but  it 
comes  mighty  near.    In  the  Manophone,  you  know,  the  tone's  the  thing. 

Again — send  the  coupon  now.    Greater  Sales,  Greater  Profits  may  just  as  well 
be  yours  instead  of  that  other  dealer's  down  the  street  from  you. 

MANOPHONE  CORPORATION 


ADRIAN,  MICH. 


Detroit  Display  Parlor,  84  Broadway 


New  York  Display  Parlor,  60  Broadway 


Address  all  communications  to  Executive  Offices,  Adrian,  Mich 


Send  This  Dealer-Dollar  Coupon  for  the  Manophone  Sales  Plan 

Manophone  Corporation 

Dept.  R-2,  Adrian,  Mich. 

Gentlemen ; 

Please  send  us  complete  details  about  the  Manophone  Sales  and  Merchandising  Plan;  also  full 
descriptions  of  the  various  Manophone  models.  This  does  not  place  us  under  the  slightest  obligation. 


Name  

Uddrcss 
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VICTOR  CO.  ANNOUNCES  NEW  VOCAL  TRAINING  COURSE 


Oscar  Saenger,  the  Noted  Teacher  of  Voice,  Arranges  Course-Includes  Twenty  Lessons  on  Rec- 
ords and  Comprehensive  Text  Books— Has  Unique  Features— To  Be  Exploited  Strongly 
One  of  the  most  important  announcements 
made  by  the  Victor  Talking  Mach  ine  Co.  in  a 
long  time  refers  to  the  Oscar  Saenger  Course 


in  Vocal  Training,  which  is  calculated  to  em- 
phasize more  strongly  than  ever  before  the  mu- 
sical standing  and  importance  of  the  Victor. 
In  describing  the  new  course  the  company  says 
in  part: 

"The  Oscar  Saenger  Course  in  Vocal  TrainT 
ing  is  a  practical,  efficient  system  for  teaching 
people  to  sing.  It  is  based  on  the  simplest  and 
most  direct  principle  of  all  teaching. 

"No  matter  where  they  may  live,  all  those 
who  wish  to  sing  may  now  learn  to  do  so  under 
the  direction  of  a  master  who  is  credited  with 
having  entered  more  pupils  upon  successful 
operatic,  oratorio  or  concert  careers,  than  has 
any  other  teacher  in  the  United  States. 

"The  course  consists  of  ten  double  faced 
twelve-inch  Victor  records  which  provide  twenty 
lessons  in  vocalization.  There  is  a  separate 
set  for  each  of  the  following  five  voices:  So- 
prano, mezzo-soprano,  tenor,  baritone  and  bass. 
In  the  mezzo-soprano  there  are  special  instruc- 
tions for  the  training  of  children's  voices.  The 
kind  of  voice  for  which  each  set  is  intended  is 
printed  on  the  outside  of  the  container. 

"With  each  set  of  records,  there  is  also  pro- 
vided a  separate  text-book  for  each  particular 
voice,  containing  supplementary  information  for 
the  student,  which  information  is  set  forth  so 
definitely  and  clearly,  that  the  art  of  singing  may 
be  fully  understood  by  those  who  have  had  no 
previous  training. 

"All  the  necessary  technique  and  all  the  nec- 
essary exercises  for  the  development  of  per- 
fect vocalization  are  provided,  explained,  and 
worked  out,  in  the  same  definitely  constructive 
way  as  they  are  in  Oscar  Saenger's  own  studio. 

"The  course  is  to  be  offered  to  the  public  only 
in  complete  sets,  which,  with  the  text-books,  are 
furnished  in  a  special  carrying  case.  Single 
records  are  not  obtainable,  nor  is  the  book  ob- 
tainable separately,  except,  that  in  case  of 
breakage  or  other  irreparable  damage,  single 
records  may  be  secured  for  the  purpose  of  com- 
pleting the  set.  This  is  provided  for  by  the 
signing  of  a  certificate  which  will  be  found  on 
the  inside  of  container  cover." 

In  the  prospectus  regarding  the  course  the 
company  says  in  part:  "The' one  essential  re- 
quirement in  vocalization  is  that  the  student 
shall  learn  to  produce  perfect  tones  in  the  proper 
way.  This  the  Oscar  Saenger  course  accom- 
plishes by  the  simplest  and  most  direct  method. 
For  each  set  of  lessons,  perfect  examples  of 
tone  production  have  been  secured  through 
Oscar  Saenger's  personal  selection  of  artists  best 
qualified  to  serve  as  exemplars.' 

"These  tones  as  separate  tones,  phrases  or 
scales,  are  'sung'  by  the  records  to  piano  ac- 
companiment. The  accompaniment  continues, 
but  instead  of  the  exemplar  (the  record)  the' 


student  then  sings,  to  that  accompaniment,  the 
same  tones  in  the  same  way  that  he  or  she  has 
just  heard  them  produced  by  the  record.  The 
result  is  that  through  conscientious  practice 
with  the  Saenger  records,  correct  tone  emission 
is  brought  about  almost  -automatically. 

"The  Oscar  Saenger  Course  in  Vocal  Training 
for  any  of  the  voices  mentioned  above  may  be 
procured  from  any  Victor  dealer  at  $25— the 
cost  of  a  one-hour  lesson  at  the  Saenger  Studio 
in  New  York. 

"Another  most  valuable  consideration-is'  that 
in  studying  with  the  Oscar  Saenger  Course  in 
Vocal  Training,  the  student  enjoys  the  well- 
nigh  inestimable  advantage  of  working  with  an 
experienced  accompanist.  The  difficulties  in- 
volved in  playing  one's  own  accompaniment  or 
in  securing  the  services  of  an  accompanist,  are 
entirely  obviated.  A  correct  and  eminently  in- 
telligible accompaniment  for  every  lesson  is  pro- 
vided for  in  the  Victor  records  of  which  the 
course  is  composed. 

"Mr.  Saenger's  reputation  in  the  teaching  pro- 
fession will  make  the  course  of  especial  value 
to  a  larger  number  of  vocal  teachers,  especially 
in  the  smaller  towns,  who  will  find  it  a  val- 
uable aid  in  their  own  instruction  work.  Or- 
ganists, chorus  directors  and  others  who  give 
vocal  instruction,  but  are  not  themselves  vocal- 
ists, will  be  especially  benefited. 

"Quite  apart  from  the  unique  value  of  the 
records  in  setting  up  definite  vocal  standards, 
the  lessons  themselves  are  a  most  valuable  con- 
tribution to  the  literature  of  the  voice.  They 
are  written  in  the  plainest  and  most  unequivocal 
language  which  permits  of  no  misunderstand- 
ings. As  few  technical  terms  are  used  as  pos- 
sible, but  those  employed  are  explained  defi- 
nitely and  concisely.  It  is  a  well  established 
principle  of  pedagogy  that  all  lessons  should 
proceed  step  by  step  from  the  known  to  the  un- 
known, and  that  each  new  point  unfolded  should 
follow  as  the  next  logical  step  forward.  Never 
has  this  principle  been  better  carried  out  than 
in  this  carefully  graded  course  which  Mr.  Saen- 
ger has  compiled.  There  is  no  heterogeneous 
massing  of  facts;  each  statement,  each  para- 
graph, is  in  direct  logical  sequence  with  what 
has  gone  before. 

"Beginning  in  the  simplest  possible  way,  with 
such  fundamental  matters  as  character,  and 
range  of  each  of  the  five  voices  for  which  the 
course  is  planned — bass,  baritone,  tenor,  mezzo- 
soprano  and  soprano — breath  control,  registers, 
phrasing  and  similar  points  are  next  taken  up, 
all  technical  terms  being  explained  as  they  oc- 
cur. Special  physical  exercises  are  given  for 
the  acquirement  of  breath  control.  A  special 
section  is  given  over  to  the  way  in  which  the 
Victrola  is  to  be  used  and  how  to  practice. 
After  these  preliminaries  are  thoroughly  treated 
the  vocal  lessons  begin  with  the  elements  of 


tone  production,  freedom  and  resonance  of  tone 
and  'attack.'  " 

Announcement  is  also  made  that  an  elaborate 
advertising  campaign  has  been  designed  for  the 
new  vocal  course,  which  will  include  a  double 
page  spread  in  the  Saturday  Evening  Post  of 
March  24,  full  page  advertisements  in  the  April 
.magazines,  and  large  announcements  in  daily 
newspapers  throughout  the  country.  Special 
advertising  matter  for  the  use  of  the  dealer  will 
also  be  provided. 


AN  APPROVED  CREDIT  LETTER 


The  National  Association  of  Credit  Men  have 
offered  the  following  collection  letter  as  breath- 
ing the  atmosphere  of  the  times: 

"Music  Hath  Charms,  Etc. 

"In  these  war  times  we  are  not  so  much  inter- 
ested in  the  music  that  soothes,  but  rather  the 
inspiring  kind — the  quick-step  that  quickens  the 
pulse  and  gives  buoyancy  to  the  lagging  step 
of  the  marching  thousands.  And  again  in  the 
business  world  we'  may  take  a  lesson  from  the 
affairs  of  the  nations.  Preparedness — to  do 
business,  with  organizations  of  the  great  forces 
of  which  each  of  us  represents  a  unit,  and  must 
do  our  part  whether  it  is  business  or  war — 
marching  in  that  perfect  order  and  stepping  to 
the  music  of  progress  that  means  success. 

"And  Now,  Mr.   ,  meaning  no  offense, 

we  would  remind  you  to  'watch  your  step' 
(Don't  you  hear  the  music?)  as  your  account 
due  according  to  terms,  amounting  to  $34.46, 
has  been  overlooked.  Your  Uncle  Sam  is 
waiting  with  his  army  of  mail-carriers  to  bring 
us  the  check.  Let's  keep  him  busy.  Thank 
you! 

"Please  remember  that  this  quick-step  music 
originated  in  our  order  and  shipping  depart- 
ment, with  the  collection  man  only  trying  to 
keep  step  with  the  quick  handling  of  orders." 


VISITS  BRIDGEPORT  FACTORIES 

Louis  D.  Rosenfield,  sales  manager  of  the  in- 
ternational record  department  of  the  Columbia 
Graphophone  Co.,  New  York,  visited  the  com- 
pany's factories  at  Bridgeport  last  week,  and 
was  amazed  at  the  rapid  strides  in  record  pro- 
duction which  the  Columbia  Co.  is  making.  Mr. 
Rosenfield  was  delighted  to  learn  that  the  pro- 
duction of  records  for  the  international  record 
department  would  be  increased  commensurately 
with  the  production  of  the  regular  record  cata- 
log. 


A  Waco  woman  who  conducts  a  public  stenog- 
rapher's office,  after  several  hours  spent  in 
transcribing  court  testimony,  went  into  a  milli- 
ner's to  buy  a  hat.  The  tumbled  state  of  her 
hair  led  her  to  remark  impatiently  to  the  sales- 
woman :  "Oh,  there's  no  use  in  my  trying  on 
any  more  hats;  I've  been  using  the  dictaphone 
and  my  hair's  a  sight!" 

Imagine  her  struggle  for  self-control  when  the 
saleswoman  eagerly  replied,  "Dictaphone — is 
that  good  for  dandruff?" — Exchange. 


STEEL  NEEDLES  Arc  Very  Hard  to  Obtain- 
Why  Not  Use  Victor  Fibre  Needles !! 
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We  are  prepared  to  fill  all  orders  for  IMMEDIATE  DELIVERY 

I.  DAVEGA,  Jr.,  Inc. 

VICTOR  DISTRIBUTORS 

VICTOR  RECORDS  IN  ALL  LANGUAGES 
125  West  125th  Street  NEW  YORK 
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ON  TIME 
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SERVICE 


ALL  Stock 

Record  Orders 

Positively  Shipped 

the  same 

Day  Received 

Largest  Record  Stock 
in  the  Country 

AND  REMEMBER- 
WE  WHOLESALE  ONLY 

—  Think  This  Over — 


Chicago  Talking  Machine  Co. 

Victor  Distributors  12  ^h^Igo11  Ave 
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From  Our  Chicago  Headquarters 


E.  P.  VAN  HARLINGEN,  Manager 

HENRY  S.  KING  WILL,  Associate 


World  Office 
Consumers'  BIdg.,  220  South  State  St.,  Chicago 
Telephone:  Wabash  5774 


Chicago,  III.,  February  10. — Business  in  the 
talking  machine  trade  in  this  city,  and  in  fact 
throughout  the  Middle  West,  continues  to  be 
most  active.  January  was  a  remarkable  month, 
far  exceeding  its  namesake  of  1916  in  the  sales 
of  talking  machines  and  records.  The  more 
expensive  types  of  machines  continue  to  be  in 
demand,  and  this  is  a  trend  that  is  heartily  wel- 
comed. The  shortage  in  talking  machines  still 
prevails,  but  records  are  reaching  the  trade  in 
good  quantity.  The  needle  situation  is  serious, 
owing  to  inability  to  get  sufficient  stock,  and 
dealers  are  naturally  suggesting  to  their  cus- 
tomers that  they  should  use  the  fibre  needle,  the 
output  of  which  is  steadily  increasing. 

New  Victor  Records  Well  Advertised 

The  February  Victor  records  have  been  given 
liberal  publicity  in  the  Chicago  dailies  by  the 
large  music  houses  here.  All  of  the  copy  has 
been  marked  for  its  clean-cut,  artistic  style  of 
appeal,  which  fact  is  doubtless  responsible  for 
the  enormous  business  in  records  that  is  being 
done  in  the  Loop.  The  policy  of  concentrat- 
ing advertising  upon  certain  of  the  new  records 
from  day  to  day  could  not  fail  to  arouse  de- 
sires in  talking  machine  owners  for  certain  se- 
lections. 

The  Cable  Piano  Co.  has  been  running  a  par- 
ticularly productive  series  of  advertisements.  In 
massive,  black  figures  at  the  head  of  a  three- 
column  space  the  number  "18190"  appears.  Un- 
der this  is  a  picture  of  a  troubadour,  extending 
the  full  height  of  the  ad  and  to  the  left  of  this 
the  printed  matter  is  run  starting  as  follows: 
"When  Record  No.  18190  of  the  sixty-one  new 
February  Victor  records  was  played  at  a  pri- 
vate hearing  last  week  it  was  applauded  with 
such  enthusiasm  by  the  .  audience  that  we  pre- 
dict it  will  outsell  any  similar  record  in  the 
Victor  catalog." 

Lyon  &  Healy,  in  emphasizing  ten  of  the  new 
records,  make  this  quick-action  appeal:  "Among 
the  February  records  just  out  here  are  ten  that 
will  surely  please  you.  Be  sure  to  hear  them! 
Phone  Wabash  790O  for  this  assortment  to  be 
sent  on  approval." 

Two  excellent  January  and  February  lists,  to- 
gether with  liberal  advertising  have  combined  to 
give  Chicago  a  record-breaking  opening  in  1917 
record  sales. 

Brunswick  Display  at  Furniture  Show 

One  of  the  very  interesting  features  of  the 
Chicago  Furniture  Exhibition  was  the  showing 
of  the  Brunswick-Balke-Collender  Co.. 

This  display  was  generally  conceded  to  have 
been  one  of  the  most  artistic  and  complete  of 
any  of  the  phonograph  lines  shown  at  the  show. 

The  entrance  to  the  display  was  through  an 
artistic    archway    with    large    pillars    at  either 


side  all  done  in  white  enamel,  with  swinging 
gates  finished  in  mahogany.  The  hangings  at 
either  arch  were  of  green  material  hung  in 
graceful  folds. 

The  word  "Brunswick"  over  the  archway  in 
black  lettering  immediately  caught  the  atten- 
tion of  dealers,  who  invariably  were  interested 
enough  to  at  least  take  a  look  at  the  product  of 
this  well-known  concern. 

Just  outside  of  the  entrance  were  placed  two 
phonographs  of  handsome  design  and  workman- 
ship, which  were  played  at  intervals  during  the 
day.     The  rich  music  from  these  instruments 


Brunswick  Display  at  Exhibition 

was  another  aiding  factor,  prompting  many  to 
investigate  the  Brunswick  offer. 

Every  one  seeing  the  exhibit,  had  a  kindly 
word  for  the  exhibitors  as  well  as  the  product 
which  they  were  offering. 

On  entering,  one  was  delighted  with  the  beau- 
tiful designs  and  styles  of  the  line  which  was 
shown  and  the  different  finishes  in  oak  and  ma- 
hogany. 

The  different  cabinet  styles  were  shown  rang- 
ing in  price  from  $70  to  $175,  each  equipped 
with  two  reproducers,  making  it  possible  to 
play  any  and  all  makes  of  records;  and  all  wood 
tone  chamber;  tone  control  in  a  convenient 
place;  record  file  and  index  so  placed  that  each 
and  every  record  is  immediately  accessible. 

In  the  center  of  the  room,  one  was  confronted 
with  the  "Red  Rooster,"  the  insignia  of  the 
Pathe  Freres  Phonograph  Co.,  who  are  pro- 
ducers of  one  of  the  greatest  library  of  records 
in  the  world,  and  with  whom  the  Brunswick 
people  have  allied  themselves,  so  that  a  dealer 
will  have  in  keeping  with  this  interesting  in- 
strument, a  large  variety  of  the  finest  classic 
and  popular  music. 

The  advertising  helps  which  the  Brunswick 
affords  the  dealer  were  shown  in  abundance — 
among  them  being  cuts  of  all  style  phonographs 


for  newspaper  advertising,  motion  picture  slides, 
motion  picture  reels,  etc.,  as  well  as  window  dis- 
play cards,  street  car  advertiisements  and  sug- 
gestive helps  for  getting  the  most  out  of  the 
product  which  this  well-known  concern  has  to 
offer. 

The  Brunswick-Balke-Collender  Co.  not  only 
prides  itself  on  the  music  producing  qualities 
of  the  phonograph,  but  on  the  cabinet  work  and 
finish.  Prospective  dealers  from  some  twenty 
odd  States  were  registered,  many  of  whom  will 
be  satisfied  distributors  in  the  near  future.  The 
display  was  in  charge  of  E.  S.  Bristol,  assisted 
by  Miss  Miriam  Curtis. 

Local  Operaphone  Offices  Busy 

The  local  offices  of  the  Operaphone  Mfg. 
Corp.,  makers  of  Operaphone  records,  which 
has  been  established  at  116  South  Michigan  ave- 
nue, are  being  kept  very  busy  these  days  with 
calls  for  Operaphone  goods.  D.  W.  Harris, 
who  represents  the  company  in  this  territory, 
is  busily  at  work  in  improving  facilities  for 
Operaphone  distribution  and  expects  to  enjoy 
a  record-breaking  year. 

Harry  D.  Schoenwald's  New  Post 

Harry  D.  Schoenwald,  who  for  the  past  year 
has  been  in  charge  of  the  talking  machine  de- 
partment of  the  Fair,  has  resigned  to  join  the 
traveling  forces  of  the  Hobart  M.  Cable  Co., 
manufacturers  of  pianos  at  La  Porte,  Ind.  Pre- 
ceding his  connection  with  the  Fair  Mr.  Schoen- 
wald was  with  the  Columbia  Co.  No  succes- 
sor has  yet  been  appointed. 

Removal  of  Paroquette  Offices 

The  local  offices  of  the  Paroquette  Record 
Mfg.  Co.  have  been  removed  from  the  fourth 
floor  of  the  North  American  Building  to  room 
1320,  where  hereafter  Manager  O'Brien  will  act 
in  the  capacity  of  general  Western  representa- 
tive. 

George  C.  Vining,  who  for  a  number  of  years, 
has  also  occupied  offices  on  the  fourth  floor  of 
the  same  building  and  has  conducted  a  general 
talking  machine  business,  will  share  the  new 
space  with  Mr.  O'Brien. 

Another  Addition  to  Chicago  Trade 

The  Great  Eastern  Manufacturers,  63  East 
Adams  street,  Chicago,  have  gone  into  the  busi- 
ness of  distributing  talking  machines.  Samuel 
Heyman  is  manager  and  Nat  Kawin  is  director 
of  sales. 

Republic  Phonograph  Co.  in  New  Offices 

The  Republic  Phonograph  Co.  has  leased  new 
offices  and  display  rooms  at  320  South  Wabash 
avenue,  where  two  entire  floors  have  been  se- 
cured, according  to  an  announcement  made  by 
President  Henry  T.  Schiff  this  week. 

The  startling  growth  of  the  Republic  Co. 
since  its  organization  only  a  couple  of  months 
ago  has  been  the  subject  of  much  comment  in 
local  trade  circles.  The  various  lines  which 
(Continued  on  page  85) 


The  Cover  Without  a  Catch 
The  Cover  That  Needs  no  Catch 


Refinement 

Women  constitute  the  majority  of  talking  machine 
purchasers.  They  appreciate,  and  their  decision  is  often 
swayed  by,  the  little  refinements  of  construction. 

The  machine  equipped  with  our  Cover  Support  is 
branded  with  quality.  Now,  when  competition  is  keener 
than  ever  before,  you  cannot  afford  to  do  without  the 

CHICAGO  COVER  BALANCE. 


Chicago  Hinged  Cover  Support  &  Balance  Co. 

144  S.  Wabash  Avenue  CHICAGO,  ILL. 


Just  a  deft  touch  upwards 
and  the  cover  hangs  poised. 

DEMONSTRATES  ITSELF 
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Ask  about  our 
newspaper 
Victor  Adver- 
tising Service 
It's  a  trade- 
builder   .".  .*. 


Fibre 

- 

Needle  Cutters 


Albums,  Cab- 
inets, Covers, 
Dusters,  Nee- 
dles, Oil,  Pol- 
ish and  ALL 
popular  acces- 
sories 


A  N  accessory  that  EVERY  Victrola  owner  should  have. 
The  Lyon  &  Healy  Needle  Cutter  is  simple  and 
very  easy  to  operate.    It  is  made  of  the  finest  tool  steel. 

Order  now  and  assure  yourself  of  an  increase  in  your 
accessory  business. 


Retails  for 

$1.50  , 

Guaranteed 

Write  for  Discounts 


Self  acting,  stop  prevents  cutting  away  too  much 

Fibre  Needles 

IMMEDIATE  DELIVERIES  can 

be  made  from  our  large  stocks. 

LYON  &  HEALY 


Victor  Distributors 


CHICAGO 
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FROM  OUR  CHICAGO  HEADQUARTERS -(Continued  from  page  83) 


The "OROTUND" 

sound  reproducer  is  the  highest  grade  sound-box 
on  the  market. 

It  is  constructed  to  play  all  records  uniformly. 

It  reduces  the  harsh,  metallic  sounds  and  surface 
sounds  to  a  minimum  and  reproduces  all  the 
tones  recorded  uniformly  and  with  a  more  natural, 
mellow,  musical  tone  than  is  possible  with  any 
other  sound  reproducer  now  offered  to  the  trade. 

We  also  have  tone-arms,  jewel  needles,  sapphire 
and  diamond. 

Send  for  particulars  and  prices. 

COMBINATION  ATTACHMENT  CO. 

524  Republic  BIdg.  CHICAGO,  ILL. 


the  company  are  producing  are  increasing  in 
diversity  of  price,  as  well  as  design  and  size, 
and  it  is  expected  that  before  very  long  the  con- 
cern will  be  offering  one  of  the  most  complete 
general  propositions  on  the  market. 

One  of  the  features  of  the  Republic  line  that 
is  attracting  much  attention  is  the  automatic 
stop,  which  because  of  its  simple  construction 
and  unfailing  operation  has  made  many  friends 
for  the  line. 

Widney  Products  in  Demand 

S.  W.  Widney,  president  of  the  Widney  Co., 
returned  last  week  from  a  short  trip  to  the  East, 
where  many  friends  of  the  Widney  Co.  have 
been  made  in  recent  months. 

"We  find  that  the  talking  machine  trade  makes 
a  great  point  of  service,  and  as  we  appreciate 
fully  the  importance  of  making  prompt  deliv- 
eries, and  the  fulfillment  of  promises,  our  busi- 
ness is  naturally  increasing  very  rapidly.  We 
have  now  a  particularly  large  call  for  turntable 
felts,  although  the  market  has  been  very  strong 
on  the  smaller  goods,  such  as  washers,  bumpers 
and  wicks.  We  are  also  shipping  out  a  large 
quantity  of  rubber  bumpers  of  which  we  have 
an  immense  supply  on  hand.  The  various  cover 
supports  upon  the  market  have  contributed  much 
to  the  call  for  our  continuous  hinges  and  which, 
we  think,  are  of  the  highest  quality  and  which 
remain  'tight.'  " 

Vitanola  Co.  Complete  Plans 

The  Vitanola  Co.  is  completing  plans  for  new 
quarters  both  for  factory  and  general  offices, 
and  it  is  expected  that  an  announcement  will 
be  made  in  this  connection  before  very  long. 
The  company's  immense  holiday  business  made 
it  quite  clear  to  the  officers  of  the  concern  that 
increased  facilities  are  absolutely  necessary. 
Open  Store  on  Michigan  Boulevard 

The  Bissell-Weisert  Piano  Co.,  located  on  the 
fourth  floor  of  the  Fine  Arts  Building,  are  open- 
ing additional  space  on  the  first  floor  of  the 
same  building,  where  they  will  display  both 
pianos  and  talking  machines.  This  concern  re- 
tails Victor  phonographs  and  records.  This 
will  be  the  only  talking  machine  retailer  on 
Michigan  boulevard  handling  the  Victor  line. 

It  is  expected  that  the  work  of  redecorating 
will  be  finished  sometime  during  the  latter  part 
of  the  month.  On  the  first  floor  will  be  a  re- 
ception parlor  where  pianos  and  machines  will 
be  displayed  to  customers.  In  the  basement, 
reached  by  a  short  staircase,  five  large  sound- 
proof booths  are  located  in  immediate  connec- 
tion with  an  extensive  record  library.  Here, 
too,  will  be  sold  phonograph  accessories  and 
machines  themselves.  A  large  storage  room  in 
the  rear  of  the  basement  provides  ample  space 
in  which  to' carry  a  complete  stock  of  Victrolas. 
This  addition  to  the  salesrooms  of  the  Bissell- 
Weisert  Co.  should  result  in  a  greatly  increased 
business.  Michigan  boulevard  is  the  aristocratic 
street  of  Chicago's  downtown  section,  and  daily 
witnesses  a  promenade  of  the  city's  wealthy  men 
and  women  shoppers.     The  shops  on  this  thor- 


What  EMPIRE  Deal- 
ers and  Owners  Say : 

A  Pennsylvania  Dealer  Writes  Us: 
"We  are  satisfied  we  can  do  a  big  business 
with  the  Empire  in   1917,  for  our  whole 
force    is    very    enthusiastic    over  your 
machine." 

A  Mississippi  Owner  Says :  * 
"We  are  wonderfully  well  pleased  with 
the  machine  in  every  respect.  We  think  the 
Empire  great." 

And  from    Another   Dealer  Comes 
This: 

"All  of  our  customers  are  delighted  with 
the  Empires  we  have  sold  them.    Several  a 
of  them  have  stated  thatthey  were  superior  ^ 
to  any  other  machines  they  had  heard,  cost- 
ing considerably  more  money." 

Sells  because  it  excels 


oughfare  are  to  be  compared  with  the  elite 
institutions  of  Fifth  avenue,  New  York  City. 
Railroad  Embargoes  Hinder  Sales 
F.  E.  Noble,  of  the  Chicago  office  of  the  Ru- 
dolph Wurlitzer  Co.,  complains  of  the  difficulty 
in  obtaining  transportation  from  the  East  of 
talking  machines.  "The  railroads  will  not  ac- 
cept shipments  to  and  from  certain  points  on 
many  days,"  he  said.  "The  embargo  seems  to 
be  on  to-day  and  off  to-morrow.  Meanwhile 
our  salesmen  are  sending  us  orders  of  the  most 
satisfactory  proportions.  Up  to  date  we  have 
not  had  a  single  order  canceled.  Record  busi- 
ness is  thriving  equally  well.  Certain  numbers 
have  attained  to  an  enormous  demand. 

Finds  Columbia  Electric  Selling  Well 

E.  Richards,  manager  of  the  talking  machine 
department  of  the  Kennedy  Furniture  Co.  stores 
of  this  city,  reports  excellent  sales  of  the  Co- 
lumbia $125  electric  machine.  "People  are  be- 
ginning to  want  the  electric  machines  more  than 
ever  before.  The  motors  seem  to  be  giving  the 
best  of  satisfaction." 

Steinola  Co.  Incorporated 

The  Steinola  Co.,  of  1221  West  Lake  street 
this  city,  has  been  incorporated  by  Max  Green- 
stein  and  others.  The  capital  stock  is  $5,000. 
The  concern  is  said  to  have  a  well  equipped 
working  shop  and  ample  facilities  for  cabinet 
making.  It  also  has  factory  quarters  at  334 
South  Clinton  street,  where  the  bulk  of  the 
manufacturing  will  be  done. 

New  Retail  Company 

The  Belmont  Sewing  &  Talking  Machine  Co. 
has  been  organized  with  a  capital  stock  of  $2,500 
by  Moritz  M.  Hirscli,  William  Schreiber  and 
Abram  Schwarbach.  The  company  will  oper- 
ate a  retail  store  which  is  to  be  located  at  3033 
Lincoln  avenue,  near  Belmont  avenue.  The 
lines  to  be  handled  have  not  yet  been  announced. 
U.  S.  Phonograph  Co.  Organized 

The  United  States  Phonograph  Co.,  of  5  South 
Wabash  avenue,  Chicago,  has  been  organized 
with  a  capital  stock  of  $2,250  by  Abraham  Eis- 
ner, Mark  Wohl  and  Marvin  Eisner.  Machines 
ranging  in  price  from  $30  to  $100  are  planned. 
Blackstone  Cabinet  Co.  Enters  Field 

The  Blackstone  Cabinet  Co.  has  been  incor- 
porated by  G.  W.  Woodward,  W  illiam  Connolly 
and  others,  and  have  begun  active  work  in  the 
manufacture  of  talking  machines  and  talking  ma- 
chine cabinets.  Offices  and  display  rooms  have 
been  opened  at  5152  West  Madison  street,  and 
large  additional  space  secured  at  Laramie  and 
West  Lake  streets,  where  the  principal  factory 
will  be  located. 

Exhibits  Emerson  Records  at  Palmer  House 

F.  W.  Clement,  manager  of  the  Western  office 
of  the  Emerson  Phonograph  Co.,  states  that  he 
will  have  space  in  which  to  display  Emerson 
records  in  the  exhibit  to  be  held  in  the  Palmer 
House  by  the  Manufacturers'  and  Importers' 
Association  of  America.  The  exhibit  takes 
place  on  the  week,  commencing  February  12 
and  ending  February  17.     It  should  afford  an 


excellent  opportunity  to  acquaint  men  not  in  the 
talking  machine  trade  with  the  advantages  and 
profits  of  record  selling.  Mr.  Clement  has  re- 
cently returned  from  a  trip  to  Benton  Harber, 
where  he  found  dealers  preparing  for  a  won- 
derful year  in  record  and  machine  sales. 
Rintelman  Handling  Euphonola 
A.  H.  Rintleman  is  now  jobbing  the  Eupho- 
nola machine.  A  number  of  new  accounts  have 
been  opened  in  Wisconsin,  particularly  Milwau- 
kee. 

Crescent  Business  Continues  Excellent 

Wm.  R.  Everett,  Western  representative  of 
the  Crescent  Sales  Co.,  reports  trade  in  parts 
and  machines  as  continuing  to  hold  the  pace  set 
before  the  holidays.  "I  had  rather  expected 
that  business  would  fall  off  a  bit  this  month," 
he  said,  "but  I  have  -been  agreeably  surprised." 
Foreign  Language  Classes  Using  Cortinaphone 

Twenty  classes  in  French,  Spanish,  Italian 
and  German  are  now  established,  and  well  under 
way  at  Mandel  Bros,  department  store.  Pro- 
fessor L.  L.  Lewis,  in  charge,  states  that  the 
great  desire  of  the  students  to  progress  in  the 
languages  they  are  studying  has  led  many  of 
them  to  purchase  the  complete  Cortinaphone 
courses.  The  home  work  made  possible  with 
a  phonograph  and  records  greatly  facilitates 
things  and  keeps  expert  pronunciation  constant- 
ly before  the  students.  The  constant  repeti- 
tion of  words  makes  an  indelible  impression. 
There  are  thirty  students  in  each  of  Professor 
Lewis'  classes.  On  Saturdays  special  classes 
are  held  for  the  instruction  of  teachers.  The 
various  courses  have  drawn  a  very  high-class 
personnel  which  seem  to  be  progressing  in  a 
very  satisfactory  manner. 

A.  E.  Einstein  to  Sell  Lorophone  in  West 

A.  E.  Einstein  has  been  appointed  Western 
sales  manager  of  the  Lorimer-Hicks  Manufac- 
turing Co.,  makers  of  the  Lorophone.     At  pres- 
ent he  is  staying  with  his  old  friend  M.  J.  Ken- 
(C ontinued  on  page  88) 


Supremacy  -  -  A 

In  any  line  isn't  attained  through  luck  or  flamboyant 
claims.  Real  supremacy  is  only  possible  through  real 
merit.    That's  why  the 

The 
Machine 
That  Plays 
Any  Record 

Has  come  to  the  front  by  leaps  and 
bounds.    The  dealer  finds  it  easy  to  sell 
because  the  Empire  offers  more  real  value  than  any 
other  machine  on  the  market.    Our  sales'  helps  bring  the  cus- 
tomer to  your  store.  We  protect  you  through  an  exclusive  agency. 

EMPIRE  TALKING  MACHINE  CO. 


John  H.  Steinmetz,  President 
429  So.  Wabash  Avenue 
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Sensation 


The  announcement  of  the  "Virtuoso"  which  was  made  here 
last  month  created  a  storm  of  interest  all  through  the  trade. 

No  Wonder!       Look  At  It! 


Big 

Values 
Big 

Profits 

List 
Price 

$250 

Whole- 
sale 
Price 


? 


Write  TO-DAY 
for  our  FREE 
TRIAL  proposi- 
tion to  dealers 
and  surprisingly 
LOW  PRICES. 


"VIRTUOSO" 

Model  A-List  Price  $250 

Dimensions — 50  inches  high  ;  22  inches  wide  ;  22^  inches  deep. 


Reasons  Why 
You  Will  Buy: 

A  highly  superior 
tone,  clear  and 
loud. 

Design  massive 
and  beautiful. 

Motors  guaran- 
teed, double 
springs.     Plays  4 
ten-inch  records 
at  one  winding. 

Tone-arm  new 
model  universal, 
changes  instantly 
to  either  position. 

Instantaneous 
operation. 

Automatic  stop, 
works  every  time. 

Tilting  motor 
board,  motor 
removed  in  one 
second. 

Tone  regulator 
operates  from 
outside  of 
cabinet. 


REPUBLIC  PHONG 


320  S.  Wabash  Avenue 


Henry  T.  Schiff,  Presideti 
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of  the  Trade! 


Henry  T.  Schiff  has  had  the  idea  in  his  head  for 
a  long  time — 

THAT  the  trade  needs  and  is  ready  for  a  phono- 
graph that  is  quality  throughout — ORIGINAL  in  its 
entire  conception — is  a  genuine  and  satisfying  value 
to  the  buyer  and  is  yet  one  which  pays  the  dealer  the 
more-than-liberal  profit  which  the  present  high  cost  of 
retail  marketing  makes  possible. 

Henry  Schiff  is  not  a  faddist  or  a  novice.  He  is  a 
pioneer  in  the  industry  and  has  contributed  much  to 
it  in  the  way  of  numerous  important  improvements 
and  special  devices.  THEREFORE,  in  offering  you 
the  "VIRTUOSO"  he  presents  you  the  embodiment  of 
his  experience  and  inventiveness  as  well  as  his  intimate 
knowledge  of  the  financial  side  of  the  dealer's  problem. 

His  friends  have  said  "It's  a  pretty  revolutionary  experiment  to  get  a  machine  out  at 
that  price  even  though  the  production  of  them  is  enormous."  Maybe  you  will  say  the 
same  but  you  will  admit  that  it  gives  the  dealer  a  wonderful  opportunity. 

The  Republic  Phonograph  Co.,  a  $250,000  corporation,  was  founded  to  carry  out 
these  ideas  and  to  set  a  new  mark  in  phonograph  values  and  low  prices. 


The  Man  —  Behind  the  Product 


VIRTUOSO— Up-to-the-Minute  Profit  Increaser 

Take  advantage  of  this  opportunity  of  doubling  last  year's  profits.  It  will  not  cost  you  one  penny  unless  it  proves  the  merits  we 
claim.    Is  this  not  fair  ? 

Our  beautiful  VIRTUOSO  Phonograph  is  a  winner  and  a  business  producer.    A  display,  we  are  positive,  will  prove  convincing. 

On  investigating  the  Virtuoso  you  will  find  something  more  than  handsome  lines  and  graceful  curves.  Your  eye  will  be  arrested 
by  the  striking  beauty  and  your  judgment  will  endorse  the  construction.  Its  comparative  value  is  an  assest  when  measured  with  the 
standard  of  others. 

No  home  is  complete  without  the  VIRTUOSO.  It  lends  an  air  of  distinction  and  refinement  to  the  atmosphere  and  does  not 
entail  expenditure  of  a  large  sum  of  money.  High  prices  for  Phonographs  we  believe  are  a  thing  of  the  past.  This  is  possible  by 
the  introduction  of  the  VIRTUOSO.  This  machine  is  a  leader  and  the  peer  of  all  others  in  quality  of  material,  design,  workman- 
ship, finish,  and  most  of  all,  tone.    It  embraces  every  up-to-the-minute  device. 

Won't  you  give  us  a  trial  to  demonstrate  the  wonder  of  the  industry? 

Get  busy  to-day  and  send  for  our  free  trial  proposition  and  prices. 


One  of  the  Big  Features 

of  the  VIRTUOSO  is  the  remarkable  automatic  stop 
with  which  it  is  equipped.    We  call  it  the 

SURE-STOP  AUTOMATIC  BRAKE 

and  it  is  well  named,  for  it  works  every  time  and  never 
fails.  Its  operation  is  a  remarkably  simple  thing  and  it  is 
also  easy  to  put  on  the  machine  in  the  first  place. 

The  regulating  Screw  (Fig.  5)  makes  it  very  easy  to 
adjust  and  once  adjusted  no  attention  is  further  needed. 

NOTE  THIS  FACT.    If  it  is  not  desired  to  use  the  brake  as 
an  automatic  stop,  push  back  lever  (Fig.  2)  so  that  it  will  NOT 
come  in  contact  with  the  turntable  while  playing.    Then  use  the 
brake  the  same  as  any  ordinary  brake.    To  start  the  motor,  just  release  brake  to 
the  right.    To  stop,  push  gently  to  the  left. 

We  are  willing  to  share  this  remarkable  stop  with  the  trade  to  a  certain  extent. 
That  is,  we  will  sell  it  in  large  quantities  to  high  grade  and  thoroughly  established 
manufacturers,  BUT  to  high  grade  manufacturers  only.  Those  interested  should 
send  for  information  and  quantity  price. 


place,  needle 
last  groove 
towards  center  of 

RECORD. 


Fig,  5 
REGULATING 
SCREW 
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FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  85) 


nedy   in    the    Republic    Building   in   this  city. 
The  Man  Behind  the  Guns 

J.  Mandel  is  the  man  behind  the  machinery 
at  the  two  big  plants  of  the  Mandel  Manufactur- 
ing Co.,  of  this  city.  He  is  a  young  man 
yet,  but  old  in  experience,  and  any  visitor  that 
is  guided  among  the  whirring  wheels  and  maze 
of  machinery  at  either  the  Benton  Harbor  plant, 
or  the  one  here  on  the  West  Side,  realizes  that 


J.  Mandel 

whoever  superintends  it  all  knows  what  he  is 
about.  - 

Mr.  Mandel,  however,  is  not  entirely  an  "in- 
side man."  He  has  been  through  the  enlighten- 
ing school  of  salesmanship,  and  is  now  very  for- 
tunately able  to  combine  his  knowledge  of  what 
the  public  wants,  and  what  the  manufacturer 
can  give  in  a  most  admirable  fashion. 


He  is  partly  responsible  for  the  new  designs 
which  the  Mandel  Co.  is  placing  upon  the  mar- 
ket, and  so  the  admirers  of  the  new  styles  will 
know  at  least  one  of  those  to  whom  they  are 
indebted. 

Columbia  Co.'s  Great  Promotional  Campaign 

An  idea  of  the  promotional  work  that  the  Co- 
lumbia Graphophone  Co.  is  doing  in  all  parts  of 
the  country  was  revealed  to-day  when  G.  I.  Stan- 
ton, who  is  connected  with  the  Chicago  office, 
told  of  the  activities  of  H.  J.  Herrick,  who  is  in 
general  charge  of  this  department  of  the  Colum- 
bia Co.'s  work. 

Mr.  Stanton  showed  the  very  interesting  initial 
announcement  in  the  Des  Moines  News,  which 
in  conjunction  with  the  Columbia  Co.  is  to 
hold  a  popular  contest  by  which  the  best  man 
singer  and  best  woman  singer  in  the  State  of 
Iowa  will  be  chosen  through  an  elimination  con- 
test, and  the  winning  pair  of  whom  are  to  be 
sent  to  Bridgeport,  where  their  voices  will  be 
recorded  on  regular  Columbia  75-cent  double 
disc  records  and  made  a  part  of  the  wonderful 
Columbia  library. 

This  idea  was  very  successfully  operated  in 
Colorado  last  year,  and  it  is  said  that  at  the 
final  contest  in  that  city  an  overflow  crowd  of 
3,000  people  were  turned  away  from  the  doors 
of  the  big  municipal  auditorium. 

The  Columbia  Co.  gives  25  cents  on  each  of 
the  records  that  is  sold  toward  the  education  of 
the  two  successful  contestants.  In  Colorado 
over  $800  has  already  been  netted  for  the  schol- 
arship fund  of  the  winners  and  Chauncey  Par- 
sons, winner  in  the  men's  class,  and  Miss  Alice 
Forsyth,  winner  in  the  women's  class,  are  both 
now  on  the  high  road  to  fame  and  fortune. 

In  addition  to  the  Iowa  contest  there  is  to  be 
a  similar  one  in  Kentucky,  and  the  initial  an- 
nouncement was  made  in  the  Evening  Post  of 
Louisville  of  February  5. 

The  method  is  to  open  an  entry  list  through 
the  medium  of  the  paper  promoting  the  contest, 
and  when  the  entry  list  is  completed  the  pre- 


liminary and  semi-final  judge's  hear  the  voices 
of  those  who  have  entered.  Each  of  the  con- 
testants is  given  a  mark  according  to  a  stand- 
ardized arrangement,  and  those  who  pass  are 
eligible  for  the  semi-finals.  The  winners  in  the 
semi-final  class  are  then  ready  for  the  final  test, 
which  is  held  in  a  public  auditorium  and  to  which 
the  public  is  admitted  free  of  charge.  Those 
in  the  final  contests  then  render  their  selections 
from  behind  a  screen,  each  one  having  a  num- 
ber, thus  making  impossible  any  favoritism. 
The  judges  of  the  final  test  select  the  best  mas- 
culine and  best  feminine  voices. 

In  Iowa  the  judges  at  the  final  test  are  to 
be:  Archibald  Bailey,  instructor  of  vocal  music, 
Iowa  State  College,  Ames;  Dean  Holmes,  Cow- 
per,  Drake  Conservatory,  Des  Moines;  Miss 
Bertha  Anne  Cooper,  instructor  in  vocal  music, 
State  University  of  Iowa,  Iowa  City;  Miss  Har- 
riett Case,  instructor  in  vocal  music,  Iowa  State 
Teachers'  College,  Cedar  Falls;  Mrs.  Grace 
Clarke  DeGraff,  instructor  in  vocal  music,  High- 
land Park  College,  Des  Moines;  Dean  A.  H. 
Engstrom,  Grinnell  College,  Grinnell;  Dean 
Ellis  Thodes,  Simpson  College,  Simpson. 

There  is  absolutely  no  expense  of  any  sort 
to  entering  the  contest,  and  it  offers  an  oppor- 
tunity to  capable  singers  who  would  otherwise 
remain  in  obscurity. 

In  many  cases  even  those  who  do  not  win 
the  final  test  benefit  much  by  the  publicity  and 
receive  encouragement  and  often  material  sup- 
port. The  Des  Moines  News  expects  that  at 
least  1,000  entries  will  be  secured  from  Iowa 
singers,  and  for  that  reason  have  appointed  a 
list  of  preliminary  and  semi-final  judges  that 
numbers  thirty  of  the  better  known  teachers  in 
various  cities  of  the  State. 

The  Columbia  Co.'s  idea  is  that  many  of  the 
greatest  artists  originated  in  obscure  sources, 
and  believes  that  it  will  in  this  manner  develop 
many  meritorious  voices. 

The  method  of  selection  in  Iowa  and-  Ken- 
(Continued  on  page  91) 


Greatest  Value  Ever  Offered  in  a  Big 
High-Grade  Cabinet  Phonograph" 


mahogany  finish, 
inches  deep  and 


soft 


IT  SELLS  ITSELF  AT 
$35.00 

A  big   cabinet  machine, 

Stands   35   inches  high, 
lS'A  inches  wide. 

Storage  room  for  three  albums  of  records. 

Tone    regulator    makes    possible    loud  or 
playing. 

Special  device  brings  new  needles  into  place 
without  handling. 

Speed  easily  regulated  for  fast  or  slow  playing. 

Sound  box  of  same  wood  as  piano  sounding 
board.  Gives  rich,  full  .  volume  of  sound,  repro- 
duces delicate  passages   with  great  satisfaction. 

Motor  the  same  as  used  in  many  high  priced  ma- 
chines. Has  every  essential  feature  found  in  high- 
est priced  machines. 


Plays  All  Makes  of  Lateral  and  Hill  and  Dale  Records 

A  big  cabinet  machine  for  the  price  of  the  small 
kind  that  set  on  the  table 

Retail  Price  $35.00 

LIBERAL  TRADE  DISCOUNTS 

The  Ashland  is  absolutely  guaranteed  in  every  way. 

Only  one  dealer's  agency  in  a  city;  here  is  a  big  opportunity 
for  just  one  dealer  in  your  city.    Don't  miss  it. 

Wire  us  today,  "I  want  the  Ashland  Agency".  Send,  complete 
particulars.    Only  a  few  additional  territories  open  at  this  time. 


THOS.  E.  WILSON  &  CO. 

(THE  ASHLAND  MFG.  CO.) 
General  Offices  and  Factory:  CHICAGO  Wholesale  and  Retail  Salesroom!: 

43rd  and  Hermitage  Ave.  14  S.  Wabash  Avenue 
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CONCERNING 


THE 


WADE 

Fibre  Needle  Cutter 

ABSOLUTE  GUARANTEE  WITH  EVERY  CUTTER  MADE 


The  Wade 


The  Wade 


Fibre 
Needle 

Cutter  No.  1 

Retail  Price  $1.50 


Fibre 

Needle 

Cutter  No. Z 

Retail  Price  $2.00 


Acknowledged  Superiority 

The  Best 

Because  the  blades,  the  metal  parts  that  cut  thru  the  hard  fibres,  are  made 
from  selected  tool  steel,  scientifically  hardened  and  properly  ground.  The  Wade 
embodies  the  plier-scissor  principle.  The  powerful  leverage  of  its  arms  enables  any 
child  to  cut  needles  with  ease. 

It  Pays  to  Handle  the  Best 

Because  satisfied  customers  mean  greater  sales  of  needles,  records  and 
machines.  The  fibre  needle  poorly  pointed  with  an  inferior  cutter,  makes  disgusted 
customers.  The  blades  of  the  Wade  work  parallel  to  each  other,  thus  insuring 
straight  and  cleanly  trimmed  points. 

Most  economical  because  of  a  self-acting  stop,  which  makes  possible  12  to  1  5 
perfect  playing  points  from  each  needle. 

MR.  DEALER:    Wade  Fibre  Needle  Cutters  Are  Supplied  Through  Jobbers  Only 

WRITE  YOUR  DISTRIBUTOR  FOR  DISCOUNTS 

WADE  &  WADE 


3807  Lake  Park  Avenue, 


Chicago 
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The  BRUNSWICK 

America's  Phonograph  Triumph 

The  Brunswick-Balke-Collender  Co.  of  Chicago  is  now  manufacturing  a 
remarkable  new  phonograph.  It  combines  the  best  features  of  the  best 
phonographs  made  while  introducing  exclusive  features  of  its  own.  Its 
improved  tone  production  enables  the  owner  to  hear  the  world's  great 
singers  exactly  as  they  sound  on  stage  and  concert  platform.  It  reproduces 
the  world's  great  orchestral  and  band  music  just  as  it  is  actually  played. 

Plays  All  Records 

The  Brunswick  plays  all  records,  a  wonderful  advantage 
in  the  eyes  of  your  customer.  This  is  accomplished  by 
the  use  of  two  sound  boxes  supplied  without  extra  charge, 
one  for  Pathe — the  great  Franco-American  records — 
the  other  for  the  various  American  records. 


Special  Tone  Modifier 

The  Brunswick  has  a  special  tone  modifier,  which  enables 
musicians  to  play  all  records  as  they  best -enjoy  them. 
This,  accomplished  through  the  "throat"  of  the  machine, 
permitting  exquisite  artistic  effect. 

De  Luxe  Cabinet  Work 

The  Brunswick  cabinet  work  is  celebrated  for  its  beauty 
— no  need  to  describe  it  in  detail.  However,  let  us 
mention  this  little  specialty.  All  Brunswick  cabinets  are 
finished  on  all  four  sides — it  doesn't  have  to  sland  against 
the  wall.    This  is  another  good  selling  point. 

Equipment 

Equipment  includes  the  two  sound  boxes  mentioned  above, 
sapphire  ball,  jewel  point  and  steel  needles;  12-inch  turn- 
table, automatic  stop. 

Prices  range  from  $30  to  $1  75.  Certainly  this  moderate 
cost  allows  every  home  to  enjoy  the  pleasure  and  educa- 
tional benefit  of  a  Brunswick.  Thus  it  helps  you  increase 
sales  and  build  your  record  business. 

Dealers  Wanted 

There  is  still  desirable  territory  open  to  high  class  dealers. 
And  the  Brunswick  Agency  carries  with  it  desirable 
prestige. 

Write  for  further  information.  Address 


The  Brunswick-Balke-Collender  Co. 

Dept.  214  623-633  S.  Wabash  Ave.,  CHICAGO,  ILL. 
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tucky  will  be  much  the  same  as  that  in  Colo- 
rado. The  judges  there  made  it  a  rule  that 
entrants  select  one  of  the  following  songs:  "I 
Hear  You  Calling  Me,"  "Mother  Machree,"  "Be- 
lieve Me  If  All  Those  Endearing  Young 
Charms,"  "Still  as  the  Night"  and  "Good-bye." 
Each  singer  was  required  also  to  sing  another 
song  of  his  or  her  choice,  and  was  scored  on 
both. 

The  score-cards,  so  called  for  convenience, 
are  based  on  a  marking  of  100  points  perfection. 
Entrants  are  scored  as  follows: 

Voice  culture,  35  points;  interpretation,  40 
points;  diction,  25  points. 

Those  who  score  70  or  more  in  the  prelim- 
inaries are  admitted  to  the  semi-final  test. 
Conditions  Remarkably  Healthy 

International  complications  have  absolutely  no 
effect  apparently  upon  the  remarkably  healthy 
conditions  that  have  blessed  the  talking  machine 
trade  for  the  past  several  months  and  every  one 
unites  in  saying  that  the  "falling  off,"  which  is 
expected  at  this  season  of  the  year  and  which 
is  generally  the  sequel  to  a  good  holiday  season, 
has  failed  to  materialize.  In  fact,  visitors  to 
any  of  the  wholesale  branches  of  the  big  manu- 
facturing companies  would  think  that  the  Christ- 
mas season  had  not  yet  been  passed. 

For  instance,  Manager  C.  F.  Baer,  of  the  local 
offices  of  the  Columbia  Graphophone  Co.,  is  find- 
ing the  entire  seventh  floor  of  the  building  at  12 
North  Michigan  avenue  quite  inadequate  to  take 
care  of  the  work  of  handling  big  stocks  and 
bigger  shipments  and  is  endeavoring  to  find 
some  way  whereby  this  condition  can  be  im- 
proved. 

"I  never  saw  anything  like  it,"  said  Mr.  Baer 
to  The  World.  "Dealers  are  ordering  in  big 
quantities  and  their  orders  are  not  for  the  pur- 
pose of  stocking  up.  They  are,  in  many  cases, 
for  their  running  requirements.  As  a  result  we 
must  keep  big  stocks  on  hand  and  at  the  same 
time  handle  some  very  heavy  shipments.  The 
result  is  that  every  foot  of  space  we  have  is 
being  used  and  we  are  still  overcrowded.  The 
demand  for  machines  seems  to  be  well-balanced 
along  every  line,,  although  at  the  present  time 
we  are  somewhat  short  of  the  smaller  models. 

"It  is  the  same  way  with  records.  Big  orders 
for  records  of  every  class,  with  dealers  report- 
ing to  us  that  there  are  days  such  as  Saturday 
afternoons  when  it  is  very  difficult  for  them  to 
handle  the  crowds  desiring  records." 

Other  wholesalers  report  along  the  same  lines. 
Supply  men  and  accessory  manufacturers  are 
likewise  kept  busy  and  it  is  evidently  the  inten- 
tion of  machine  manufacturers  to  keep  up  the 
pace  which  the  fall  of  1916  set.  A  number  of 
new  concerns  have  entered  the  business  and 
evidently  there  is  room  for  all  and  room  to 
spare. 

New  Columbia  Dealers 

There  were  a  number  of  new  Columbia  dealers 
established  in  Chicago  during  the  past  few 
weeks.    Included  among  these  are  the  following: 

Kamen  &  Co.,  6540  South  Halsted  street; 
Frank  Soler,  2002  West  Thirty-fifth  street;  H. 
C.  Stern,  301  East  Fifty-fifth  street;  The  North 
Avenue  Talking  Machine  Shop,  239  North  ave- 
nue; Benson  Music  Store,  5138  West  Chicago 
avenue;  S.  Salem,  4229  West  Madison  street. 

A  number  of  the  Columbia  sales  forces  re- 
turned the  first  of  the  month  from  a  ten  days' 
junket  to  the  executive  offices  in  New  York  City, 


No.  1 

ToneArmComplete 

FOR  ALL  DISC 
RECORDS 
Sample     -   ■  $2.00 
Doz.  Lots     -  1.90 
50       "        -  1.85 
100     "  &  over  1.75 

WRITE  US  ON 

Brakes.  Cranks,  Escutcheons,  Cover  Lifts,  Modulator  Rods, 
Needle  Cups,  Stylus  Diaphragm  and  Thumb  Screws, 
Regulators,  Turntables,  Veneer  Panels,  Automatic  Stops, 
Automatic  Needle  Lifts. 

WANTFn      5'000  Records 

"  *  Tc  Represent  Motor  Manufacturer 

LAKESIDE  SUPPLY  CO.,  Inc.  Telephone 

Wabash  7483 


202  So.  Clark  St. 


CHICAGO,  ILL. 


where  they  were  the  guests  of  the  Columbia  Co. 
Those  in  the  party  were  A.  T.  Boland,  F.  G. 
Cook,  R.  G.  Winter,  Charles  H.  Kennedy,  A.  C. 
Beard  and  R.  H.  Wally.  On  the  way  back  the 
party  stopped  off  for  a  day  at  Pittsburg,  where 
they  visited  the  Pittsburg  offices. 

Mourn  Fred  W.  Riedel 
Friends  of  Fred  W.  Riedel  learned  with  much 
regret  during  the  month  that  he  had  passed  away 
at  his  home  at  Saginaw,  Mich.,  on  January  29. 
Mr.  Riedel  had  represented  the  Herzog  Art 
Furniture  Co.  in  this  territory  for  a  long  time 
and  was  an  active  salesman  for  the  Herzog  lines 
of  talking  machines,  player  rolls  and  music 
cabinets. 

New  Fibre  Needle  Packing 

The  B.  &  H.  Fibre  Manufacturing  Co.  is  hav: 
ing  a  really  phenomenal  demand  for  its  new 
package  of  the  B.  &  H.  Fibre  needle.  It  contains 
fifty  needles  and  sells  for  25  cents.  One  large 
concern,  according  to  Mr.  Hall,  actually  sold 
over  a  million  and  one-half  fibre  needles  in  this 


new  package  in  two  weeks.  The  envelope  itself 
is  of  extra  quality  paper  and  the  typographical 
design  is  decidedly  attractive.  It  is  especially 
recommended  .to  dealers  for  the  purpose,  of  in- 
teresting new  customers  and  new  owners  of  ma- 
chines. It  enables  them  to  give  the  fibre  needle 
a  fair  test  at  a  moderate  expenditure. 

To  Celebrate  Edison's  Birthday 
C.  E.  Goodwin,  of  the  Phonograph  Co.,  left  on 
Friday  of  last  week  for  Orange,  N.  J.,  where  he 
together  with  approximately  3,000  others  will 
celebrate  the  seventieth  birthday  of  Thomas  A. 
Edison  at  a  dinner  to  be  held  on  one  of  the  big 
floors  of  one  of  the  Edison  factories.  Included 
at  the  dinner  will  be  many  workmen  who  have 
been  with  Mr.  Edison  in  his  work  for  many 
years. 

Following  that  Mr.  Goodwin  will  attend  the 
executive  committee  meeting  of  the  Edison  Job- 
bers' Association  to  be  held  at  New  York  City, 
and  following  that  the  annual  meeting  of  the 
{Continued  on  page  93) 
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You  Have  Seen  Them 
Come  and  Go;  Good, 
Bad  and  Indifferent; 
but  You  Have  Seen  the 
VITAN0LA  Stay  and 
Grow. 


"Merchants  are 
making  from  $1,500 
to  $5,000  a  year  in 
extra  profits  with 
theVitanola  Line." 


THE  TRIO  OF 
FACTS  that  have 
placed  THE  VITA- 
NOLA  LINE  IN 
THE  FIRST 
RANK  of  Progres- 
sive Dealers. 


THEY'VE  sprung  up  here  and 
there,  flourished  for  awhile, 
emphasizing  certain  good 
points,  prospered  while  samples  were 
still  selling,  and  then  gone  down. 
Their  names  appeared  for  awhile  in 
the  trade  journal  and  then  disap- 
peared.   They  were  fly-by-nights. 

The  VITA-NOLA  is  one  of  the 
few  to  start  and  last;  to  .grow  and 
keep  on  growing.  The  "  VITA- 
NOLA  is  a  fast  moving,  profitable 
phonograph. 

The  VITA-NOLA  plays  all  makes 
of  records,  and  preserves  the  purity 
of  its  tone  permanently.  Compare 
the  VITA-NOLA  tone. 


Universal  Features 


lies 
in 
its 


Combination  of  De- 
sign, Finish  and 
Tone 

Profit 


1   Vitanola  Talking  Machine  Go.  | 


1     208-210  South  Wabash  Ave. 


Chicago,  Illinois 
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MODEL  No.  3 

OUR  LEADER 
$100.00 

The  biggest  hundred  dollar  value 
ever  offered  to  the  consumer. 


MODEL  No.  6 

Price  $70.00 

Size  of  Cabinet 

Height  45  Depth  22 

Width  22 


MODEL  No.  2 

Price  $35.00 

TABLE  MACHINE 

Cabinet  Size 

Height  151/  Depth  19V 

Width  17X 


Announcing  the 

1917 

MANDEL  LINE 


Bigger  and  better  adequately  describes  the  Mandel  line  of 
phonographs  for  1917. 

Bigger,  because  of  the  new  and  additional  models. 

Better,  because  of  the  many  improvements  embodied  in 
our  various  machines. 

Over  two  thousand  dealers  have  given  their  endorsement 
to  the  Mandel  Phonograph  and  this  was  accomplished  in  one 
short  season,  proving  conclusively  that  the  Mandel  machines 
merit  recognition. 

Consumer  Service  Plus  Dealer  Profits 

These  two  fundamentals  determine  the  success  of  the 
Mandel  dealer. 

The  low,  popular  price  of  the  Mandel  Phonograph,  coupled 
with  its  high  quality  enables  the  dealer  to  offer  his  custom- 
ers real  service — the  service  of  low  price. 

The  liberal  discount  allowed  the  dealer  gives  him  a  sub- 
stantial profit  when  rendering  that  service. 

THE  MANDEL  PRICES  ARE 
POPULAR  PRICES 

$35.00— $65.00 — $ 1 00.00—  $ 1 50.00 — $250.00 

The  pictures  in  this  announcement  may  in  a  small  measure 
indicate  the  real  value  given  to  the  purchasers  of  Mandel 
phonographs. 

Our  $35.00  table  model  is  fully  the  equal  of  other  machines 
selling  for  $50.00. 

Our  $65.00  model  compares  favorably  with  machines  sell- 
ing for  $100.00  and  $125.00. 

Model  No.  3 — our  most  popular  seller,  at  $100.00,  is  fully 
the  equal  of  other  phonographs  selling  at  twice  this  price. 

Our  $150.00  model  will  appeal  to  the  lover  of  a  cabinet 
which  has  the  embodiment  of  both  simplicity  and  fanciful- 
ness,  yet  not  extreme  in  either  particular.  It  is  a  bigger 
value  for  the  money  than  can  be  obtained  in  any -other 
phonograph  of  a  similar  size. 

Our  Model  No.  10  at  $250.00  deserves  special  attention. 
This  we  consider  a  triumph  in  wood  craftsmanship.  This 
model  is  destined  to  become  extremely  popular  among  lovers 
of  periodic  furniture. 

Completely  Mandel  Made 

Every  part  of  the  Mandel  phonograph  is  made  in  its  en- 
tirety by  the  Mandel  Organization. 

The  motors,  sound  boxes,  tone  arms,  and  all  other  metal 
parts  are  made  in  our  big  Chicago  factory. 

The  beautiful  Mandel  cabinets  are  manufactured  in  Ben- 
ton Harbor,  Michigan. 

The  advantages  of  handling  a  phonograph  that  is  manu- 
factured under  one  supervision — not  merely  an  assembled 
machine — will  be  readily  apparent  to  the  live  dealer. 

Write  today  for  price,  discount,  liberal  terms 
and  our  free  trial  offer. 


MODEL  No.  3  ^ 

Another  view  showing  the  handsome 
interior. 
Size  of  Cabinet 
Height  49^  Depth  24 

Width  23 


MODEL  No.  9 

Price  $150.00 

Size  of  Cabinet 

Height  51  Depth  25 % 

Width  23X 


MODEL  No.  1Q 

Price  $250.00 

Size  of  Cabinet 

Height  51  Depth- 25^ 

Width  23^  . 


I  MANDEL  MANUFACTURING  CO.,  Inc.  j 

J  501-511  South  Laflin  Street,  Chicago,  Illinois  New  York  Display  Rooms,  41  Union  Square  ■ 
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METAL  PARTS  OF  ALL  SORTS 
MADE  TO  YOUR  ORDER 

IF  YOU  NEED  anything  in  the  way  of  metal  parts  get  in  touch  with 
us.  Whether  you  are  a  maker  of  motors,  tone-arms,  turn-tables  or  entire 
machines,  we  can  supply  you  with  all  kinds  of  metal  parts. 

Our  facilities  for  filling  orders  on  anything  in  the  way  of  screw  machine 
products,  stampings  or  assemblings  are  unsurpassed,  as  well  as  our  sources 
of  supply  of  raw  materials. 


WE  ALSO  MAKE 


Turn-Table  Shafts 
Turn-Table  Hubs 
Governor  Balls 
Governor  Springs 


Complete  Governors 
Brass  and  Bronze  Bearings 
Gear  Blanks 
Speed  Regulators 


Workmanship  and  prompt  deliveries  guaranteed. 

Chicago  Metal  Products  Co. 

501-517  South  Jefferson  Street  CHICAGO 

WE  SPECIALIZE  IN  MAKING  SMALL  PARTS 


association  itself,  which  occurs  on  February  12-13. 

He  was  accompanied  from  here  by  M.  M. 
Blackman,  of  the  Phonograph  Co.,  of  Kansas 
City,  Mo.,  and  who  formerly  was  connected  with 
Lyon  &  Healy  in  Chicago. 

Mr.  Blackmail's  friends  will  be  glad  to  know 
that  he  has  been  very  successful  in  his  new 
connection  and  has  been  very  enthusiastic  over 
his  work.  E.  T.  Pritchard  also  traveled  with  Mr. 
Goodwin  and  Mr.  Blackman  on  the  journey 
East.  ,  .  • 

Automobile  Show  Draws  Dealers 

A  large  number  of  dealers  were  in  Chicago 
during  the  month  for  the  combination  trip  of 
arranging  spring  stocks  of  machines  and  for  a 
visit  to  the  big  Automobile  Show.  Many  of 
them  returned  to  their  home  cities  the  possessors 
of  handsome  cars,  as  throbing  testimonials  of 
prosperous  holiday  business. 

Some  of  those  in  the  city  were  G.  A.  White, 
Fairbury,  Neb.;  H.  V.  Benjamin,  Danville,  111.; 
Guy  Miller,  Dixon,  111.;  Frank  Ritter,  Matoon, 
111.,  and  R.  L.  Berry,  Springfield,  111. 

FlexiFile  Moves 

The  FlexiFile  Co.,  manufacturer  of  talking 
machine  records  and  filing  devices,  will  shortly 
move  to  27  South  Fifth  avenue,  where  it  will 
occupy  the  main  floor  and  basement.  The  for- 
mer, of  course,  will  be  used  for  the  general 
offices  and  warerooms  and  the  basement  will  be 
fitted  up  with  an  experimental  laboratory,  in 
which,  no  doubt,  the  remarkable  series  of  filing 
devices,  not  only  for  talking  machine  records, 
but  for  correspondence,  will  receive  many  new 
and  desirable  additions. 

Popularity  of  "Merchandising  Helps"  Grows 

"Merchandising  Helps,"  the  little  volume  pro- 
duced a  few  weeks  ago  by  the  Chicago  Talking 
Machine  Co.,  has  met  with  great  favor  among 
Victor  dealers.    Not  a  dealer  who  has  received 


the  book  but  has  found  some  feature  of  it  an 
actual  help  in  carrying  on  his  business.  It  bids 
fair  to  become  a  text  book  of  the  talking  ma- 
chine trade.  It  has  carried  the  most  modern 
thought  and  experience  of  the  business  world 
direct  to  the  salesrooms  of  the  retailer.  The 
cuts  of  window  displays  have  been  especially 
valuable  to  dealers.  Each  plate  has  carried  the 
nucleus  of  a  window  display  idea  that  has 
directly  brought  business  to  some  retailer.  "How 
to  Get  the  Most  Good  Out  of  Your  Victor  De- 
partment" is  another  article  which  has  meant 
immediate  inspiration  to  a  great  number  of 
dealers.  The  Chicago  Talking  Machine  Co. 
rightfully  prides  itself  on  the  publication  of  this 
booklet. 

Salesman  Finds  Voice  by  Means  of  Victor 

The  Oscar  Saenger  Course  in  Vocal  Training 
is  said  to  be  the  fulfilment  of  a  long  felt  need. 
Undoubtedly  this  course  will  make  instruction 


by  high  class  singers  possible  to  numberless 
vocal  aspirants  the  country  over.  "Coming 
events  cast  their  shadows  before"  is  an  old  say- 
ing. The  Oscar  Saenger  course  has  been  fore- 
casted by  the  experience  of  William  Mitchell, 
Victor  salesman  with  the  North  Shore  Talking 
Machine  Co.,  of  Evanston,  111.  At  a  joint  re- 
cital in  the  rooms  of  Lyon  &  Healy  this  gentle- 
man attempted  to  imitate  Caruso  who  was  per- 
forming on  the  Victrola.  His  friends  heard  him 
and,  surprised  at  his  vocal  prowess,  urged  him 
to  continue.  Now  Mr.  Mitchell  is  studying  under 
Professor  Albert  Borrof.  We  have  a  suspicion 
that  the  Oscar  Saenger  course  will  be  included 
in  his  curriculum. 

Machine  Shortage  at  Talking  Machine  Shop 

The  new  Talking  Machine  Shop  has  felt  the 
shortage  of  Victrolas  in  common  with  a  lot  of 
other  Victor  retailers.  This  concern  which  has 
done  an  enormously  increased  business  com- 
pared with  last  year  has  been  unable  to  touch 
the  demand, made  upon  it  for  Victor  machines. 
While  records  have  also  been  hard  to  secure, 
still  an  excellent  trade  has  been  done  in  all 
branches  of  the  Victor  library.  Two  new  sales 
people  have  been  added  to  the  force,  J.  Keckta 
and  Wallace  Wegner,  both  of  whom  were  for- 
merly in  the  talking  machine  business  with  H.  B. 
Hughes,  of  the  Hughes  Music  Co.,  Oshkosh, 
Wis.  During  certain  periods  of  great  pressure 
the  Talking  Machine  Shop  has  been  obliged  to 
double  its  sales  force  to  even  adequately  handle 
the  record  trade  and  almost  every  Saturday  sees 
this  establishment  crowded  to  the  doors  with 
patient  record  buyers  awaiting  their  turn. 
Big  Sales  Continue  in  Department  Stores 

The  talking  machine  departments  of  the  large 
department  stores  are  said  to  be  the  truest 
barometers  of  the  talking  machine  trade.  Here 
window  displays,  special  advertising  literature 
and  other  stimulants  to  sales  are  used  less  than 
by  any  other  type  of  retailer.  The  customers 
come  to  the  departments  on  the  urgings  of  their 
own  minds.  When  they  are  in  the  mood  to 
buy,  they  do  buy,  and  when  conditions  are  such 
as  to  put  them  in  a  mood  that  does  not  urge 
them  to  buy,  they  do  not  buy.  Decreased  trade 
first  shows  itself  in  department  stores.  When 
sales  in  these  places  materially  fall  off,  look  for 
a  falling  off  elsewhere. 

R.  A.  Hicks,  manager  of  Hillman's  talking 
machine  department,  reports  business  as  con- 
tinuing excellent.    Machines  have  been  selling 
(Continued  on  page  94) 
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FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  93) 


very  well  during  the  past  month,  but  records 
have  been  selling  exceptionally  good.  Mr.  Hicks 
pursues  a  policy  of  having  his  saleswomen  intro- 
duce the  machine  customers,  at  least  the  difficult 
ones,  to  one  of  the  men  of  the  department.  He 
believes  that  a  man  impresses  a  customer  more 
forcibly  than  a  woman  in  the  selling  of  a  talking 
machine,  "but  when  it  comes  to  records  the 
women  have  it  all  their  own  way,"  says  Mr. 
Hicks.  This  department  has  an  electrically 
lighted  sign  hung  where  all  customers  can  see 
it;  listing  three  popular  records.  The  records  are 
changed  on  this  sign  from  week  to  week  and 
the  scheme  has  seemed  to  result  in  very  satis- 
factory sales  of  the  records  thus  advertised. 

Mandel  Bros,  talking  machine  department 
maintains  a  business  that  more  than  fufills  the 
expectations  of  its  manager,  Mr.  Lund.  There 
is  no  doubt  but  that  the  foreign  language  course 
being  given  here  under  the  superivison  of  Prof. 
L.  L.  Lewis  has  resulted  in  attracting  favorable 
attention  and  business  to  the  department. 
Reorganization  at  Wade's  Grafonola  Shop 

W.  H.  Wade,  owner  and  manager  of  the  Grafo- 
nola Shop,  announces  that  he  has  placed  Paul 
Roovaart  in  charge  of  retail  sales.  Four  addi- 
tional salespeople  have  been  added  to  the  force 
in  order  to  adequately  cope  with  the  large 
volume  of  business  which  bids  fair  to  continue 
into  the  summer.  The  show  window  on  Michi- 
gan boulevard  has  been  redecorated  with  new 
flooring,  screening  and  drapery  and  the  record 
library  has  been  moved  from  the  rear  of  the 
store  to  the  front.  This  latter  measure  was 
taken  in  order  to  keep  the  salespeople  near  the 
entrance  as  much  as  possible  where  they  can 
meet  customers  coming  into  the  store.  Mr. 
Wade  leaves  soon  for  a  trip  to  the  East  where  he 
will  call  on  friends  in  Pittsburgh,  Philadelphia 
and  New  York. 

H.  D.  Blodgett,  With  State  St.  Phonograph  Co. 

Harry  K.  O'Neal,  manager  of  the  State  Street 
Phonograph  Co.,  announces  that  he  has  added 
H.  D.  Blodgett  to  his  retail  sales  forces.  Mr. 
Blodgett  was  formerly  manager  of  the  Wood- 
lawn  Phonograph  Co.,  owned  by  R.  E.  Rundel. 
Mr.  Blodgett  has  been  connected  with  Mr.  Run- 
del  for  a  period  of  two  years. 

Visitors  and  Personals 

Recent  visitors  to  the  trade  were  J.  F.  Boyer, 
of  Elkhart,  Ind.;  J.  Earl  Shea,  of  Indianapolis; 
K.  C.  Bartlett,  of  the  Cable  Company,  Cincin- 
nati; J.  D.  Moore,  of  the  Lion  Store,  Toledo;  J. 
C.  Barter,  of  Davenport,  la.;  and  Thor  Norberg, 
of  Moline,  111. 


AL  JOLSON  GIVES  HOUSEWARMING 


Entertains  at  Music  House  of  Adam  Schaaf,  Chi- 
cago, to  Increase  Sales  of  His  Records 


Chicago,  III.,  February  10. — Al  Jolson,  the  fa- 
mous comedian,  with  a  large  part  of  his  Rob- 


Al  Jolson  and  the  Columbia 

inson  Crusoe,  Jr.,  Co.,  gave  a  housewarming 
the  latter  part  of  last  month  at  ttie  music  house 
of  Adam  Schaaf.  The  entertainment  was  for 
the  purpose  of  arousing  greater  interest  and 
sales  of  Mr.  Jolson's  Columbia  records.  The 


A.  Jolson  Entertains  Crowd  at  Adam  Schaaf's 

affair  was  widely  advertised  in  Chicago  daily 
newspapers,  and  succeeded  in  drawing  a  very 
large  audience  to  the  Schaaf  auditorium.  The 
comedian  played  a  dozen  or  more  of  his  own 


Mag-Ni-Phone 
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play  all  hill-and-dale  cut  records  including  the 
new  records  played  with  a  steel  needle,  plays 
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Write  TO-DAY  for  imformation  regarding 
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Charles^W.  Shonk  Company 

707  St.  Charles  St.  ^American  Can  Co.,  Owner  Maywood,  111. 


records,  and  kept  up  a  running  fire  of  humorous 
remarks  during  the  entire  recital.  Especially 
interesting  was  Mr.  Jolson's  description  of  the 
tedious  process  which  he  had  found  it  necessary 
to  go  through  in  order  to  produce  acceptable  rec- 
ords. After  Mr.  Jolson  had  finished  with  his 
records,  the  audience  was  ushered  into  the  base- 
ment to  refreshments  and  dancing.  Here  the 
"women  of  the  Robinson  Crusoe  Co.  sold  Jolson 
records,  danced,  and  for  the  time  being  became 
everyday  people. 

The  revue  was  brought  about  through  the  ef- 
forts of  Ben  Atwell,  publicity  man  of  the  Cru- 
soe company;  G.  I.  Stanton  and  R.  H.  Walley, 
of  the  Columbia  Co.  As  having  accomplished 
a  sales  promotion  scheme  of  a  novel  and  im- 
mediately effective  sort  the  Columbia  Co.  is  to 
be  congratulated. 


THE  MAGNOLA  FILING  SYSTEM 


Constructed   on   Principle   of  Vertical 
Files  and  Proves  Very  Popular 


Letter 


■Chicago,  III.,  February  8. — One  of  the  par- 
ticularly interesting  features   of  the  Magnola 


Louis  XVI  Design  Magnola 

talking  machines,  manufactured  by  the  Magnola 
Talking  Machine  Co.,  this  city,  is  the  record 
filing  system,  which  is  as  original  as  it  is  con- 
venient. In  the  Magnola  machines,  the  lower 
part  of  the  cabinet  is  equipped  with  two  large 
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drawers,  which  slide  on  metal  bearings  so  that 
they  cannot  bind  or  stick  and  each  of  which 
may  be  pulled  out  at  full  length  without  tipping 
the  cabinet.  Each  drawer  contains  a  series  of 
compartments,  each  intended  for  one  record. 

The  compartments  are  flexible  walled  and 
each  is  numbered  so  that  a  record  once  filed 
away  in  its  compartment  can  be  readily  identi- 
fied by  its  number.  There  are  no  waste  spaces 
in  which  a  record  may  be  stuck  and  forgotten, 
but  each  must  be  placed  in  its  regularly  assigned 


place.  The  system  closely  resembles  the  ver- 
tical letter  filing  system  for  offices,  and  the  Mag- 
nola  styles  ISO  and  200  have  filing  capacity  for 
about  200  ten-inch  and  twelve-inch  records. 

At  the  present  time  the  demand  for  the  Mag- 
nola  machines,  with  the  special  filing  features, 
new  type  tone  reflector,  sound-directing  shelf 
and  other  qualities,  serves  to  keep  the  factory 
at  711  Milwaukee  avenue  operating  at  full  ca- 
pacity. The  case  designs  of  the  Magnola  styles 
have  been  highly  praised. 


WILL  MAKE  WINDOW  DISPLAYS 

Ellis  Hansen,  Famous  Expert,  Resigns  From 
Wurlitzer  to  Look  After  Dealers'  Needs 


Chicago,  III.,  February  8. — Ellis  Hansen,  rec- 
ognized in  the  trade  as  one  of  the  most  practical 


Ellis  Hansen 

designers  of  piano  and  talking  machine  window 
displays  in  the  United  States,  has  resigned  as 
window  trimmer  of  the  Chicago  branch  of  the 
Rudolph  Wurlitzer  Co.,  and  will  devote  himself 
to  the  manufacture  of  window  displays  for  deal- 
ers generally. 

Mr.  Hansen  has  an  ideal  equipment  for  this 
work.  He  has  been  in  the  employ  of  such 
concerns  as  Sherman,  Clay  &  Co.,  of  San  Fran- 
cisco, the  Victor  Co.,  where  he  inaugurated  and 
conducted  for  several  years  their  famous  win- 


dow display  department  for  dealers,  and  was 
also  with  Lyon  &  Healy  and  the  Wurlitzer  Co.. 

For  some  time  past,  with  the  permission  of 
the  Wurlitzer  Co.,  he  has  had  a  factory  at  Oak 
Park,  where  he  has  manufactured  backgrounds 
for  window  displays  for  dry  goods  dealers 
These  have  been  distributed  through  jobbers 
The  business  has  grown  to  such  an  extent  that 
he  has  determined  to  give  his  whole  time  to  this 
business,  and  also  to  developing  a  special  direct 
service  for  the  piano  and  talking  machine  trade. 
His  first  background  and  complete  display  for 
the  music  trades  will  be  ready  in  about  three 
weeks.  It  will  be.  designed  to  take  advantage 
of  the  present  patriotic  sentiment  and  will,  from 
Mr.  Hansen's  description  to  The  World,  be 
equal  to  anything  he  has  done.  While  it  will 
be  a  display  calculated  to  catch  and  hold  at- 
tention, and  very  elaborate  in  appearance,  the 
cost  will  be  moderate.  It  will  be  adaptable  to 
either  pianos  or  talking  machines  or  both,  and 
the  instructions  accompanying  it  will  give  full 
suggestions  for  displaying  of  goods  in  harmony 
with  the  general  scheme  of  the  background.  As 
the  plan  develops,  Mr.  Hansen  will  also  be  able 
to  furnish  attractive  window  cards. 

He  has  always  laid  special  stress  upon  "time- 
ly" windows,  and  he  will  be  able  to  arrange 
with  the  dealers  for  a  regular  service,  includ- 
ing one  or  more  windows  each  month  at  a  cost 
within  the  means  of  the  country  merchant  and, 
of  course,  by  producing  the  main  features  of 
the  display  himself  will  be  able  to  furnish  ma- 
terial for  these  windows  at  a  fraction  of  the 
cost  usually  entailed  by  the  merchant. 

Readers  of  The  Talking  Machine  World,  who 
have  noted  the  articles  which  have  appeared  by 
Mr.  Hansen  in  the  past,  and  also  the  descrip- 
tions of  windows  which  he  has  installed,  will 
realize  the  importance  of  the  announcement. 
Plans  are  already  under  way  for  a  new  factory 
which  will  provide  for  the  expansion  of  the 
present  business,  and  the  furnishing  of  the  full 
facilities  necessary  for  producing  displays. 
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NAME-PLATES 

We  make  the  Name-Plates  and  Transfers  for 
the  largest  talking  machine  manufacturers  in  this 
country  and  for  dealers  in  every  State. 

YOUR  NAME,  Mr.  Dealer,  on  every  machine 
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Mahogany,  Golden  Oak,  Fumed  Oak,  Weathered  Oak. 
Nickel-plated  trimmings.  Lock  and  key.  Height,  33 
inches.  Top,  22J4xl954  inches.  Holds  192  twelve-inch 
records.  Matches  new  Victrola  IX.  Highest  type  of 
cabinet,  both  in  construction  and  finish. 

WHY 

do  we  receive  so  many  re- 

ORDERS? 

Order  samples  and  you  will 

KNOW. 

SCHLOSS  BROS. 

Tel.  Columbus  7947 

637-645  West  55th  Street,  New  York 


702 


702 — Mahogany,  Golden  Oak,  Fumed  Oak,  Weathered 
Oak.  Nickel-plated  trimmings.  Lock  and  key.  Rub- 
ber-tired wheels.  Height,  30  inches.  Top,  17x20^. 
Matches  New  Victrola  IX.  Top  has  countersunk  holes 
to  accommodate  rubber  bumpers  on  machine.  Mould- 
ing on  top  securely  fits  base  of  machine. 
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People  want  Barrienfos  records.  If  you 
don't  carry  them  you  lose.  The  same  with 
Lazaro  records  and  Ysaye,  and  Casals,  and 
Fremstad  and  all  the  other  Columbia  exclu- 

sives. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolwortti  Building,  New  York 


TO  INTRODUCE  NEW  TYPE  OF  MOTOR 

Leonard  Markels  So  Announces — Called  the 
"Butterfly" — W.  R.  Doctorow  Becomes  Sales 
and  Credit  Manager  of  the  Company 


TRYING  TO  MAKE  RECORDS  ON  GLASS 

Reports  From  Corning,  N.  Y.,  State  That  Con- 
siderable Success  Has  Been  Met  With 


Leonard  Markels,  165  William  street,  New 
York,  manufacturer  of  motors,  tone  arms  and 
sound  boxes,  will  soon  place  on  the  market  a 
new  type  of  motor  to  be  known  as  the  "But- 
terfly.". The  entire  motor  is  run  on  jewel  bear- 
ings, insuring  minimum  friction  and  making  for 
noiselessness. 

During  the  past  few  months  Mr.  Markels  has 
been  spending  many  nights  in  his  laboratory, 
frequently  staying  there  long  after  midnight,  to 
perfect  a  motor  which  would  be  absolutely  noise- 
less. He  states  that  he  has  finally  reached  his 
goal,  and  expects  that  his  new  motor  will  ful- 
fill every  requirement  in  this  respect. 

While  engaged  in  the  perfection  of  the  "But- 
terfly" Mr.  Markels  was  gratified  to  find  him- 
self in  a  position  to  develop  several  new  ideas 
which  would  enable  him  to  improve  his  pres- 
ent motor,  and  he  has  accordingly  embodied  in 
the  Leonard  Markels  motor  several  improve- 
ments which  add  considerably  to  its  efficiency. 
Mr.  Markels  works  on  the  principle  that  no 
product  is  absolutely  perfect,  and  his  many 
years'  experience  in  the  practical  end  of  the  in- 
dustry are  reflected  in  the  marked  success  of 
the  Leonard  Markels  motor. 

Mr.  Markels  announced  this  week  the  ap- 
pointment of  W.  R.  Doctorow  as  sales  and  credit 
manager.  Mr.  Doctorow  was  formerly  asso- 
ciated with  the  Garfield  National  Bank,  Public 
Bank,  and  the  Vulcan  Engineering  &  Sales  Co. 
According  to  present  plans  he  will  visit  the  trade 
throughout  the  country. 

The  phenomenal  growth  of  the  Leonard 
Markels  business  made  it  imperative  for  Mr. 
Markels  to  enlarge  his  factory  in  every  depart- 
ment, and  after  arranging  for  these  enlarge- 
ments, he  also  determined  to  increase  the  ef- 
ficiency of  his  sales  division.  His  selection  of 
Mr.  Doctorow  will  be  followed  by  other  im- 
portant announcements  in  the  near  future. 


A  report  from  Corning,  N.  Y.,  is  to  the  ef- 
fect that  experiments  are  under  way  to  bring 
about  the  substitution  of  glass  talking  machine 
records  for  the  composition  records  now  in  use. 
It  is  declared  that  in  making  experimental  rec- 
ords the  glass  is  treated  with  carbolic  acid,  and 
that  considerable  success  has  been  met  with  thus 
far  with  the  new  venture.  The  principle  of 
the  process  has  not  yet  been  explained. 


SECOND  EDITION  OF  DIRECTORY 


In  another  section  of  this  issue  of  The  World 
is  presented  the  second  edition  of  "The  Talking- 
Machine  World  Trade  Directory,"  the  first  edi- 
tion of  which  appeared  in  the  November  issue 
of  The  World.  This  directory  contains  the 
names  of  all  advertisers  in  The  World  who  have 
been  represented  in  the  advertising  columns  dur- 
ing the  past  six  months,  and  every  effort  has 
been  made  to  have  this  directory  accurate  in 
every  respect. 

The  first  edition  of  "The  Talking  Machine 
World  Directory"  proved  a  signal  success,  and  at 
the  request  of  our  readers  the  second  edition  was 
compiled.  Changes  are  being  made  so  rapidly 
in  the  personnel  of  the  talking  machine  trade, 
and  the  industry  is  growing  so  rapidly  that  a. 
directory,  in  order  to  be  of  any  material  value, 
must  be  corrected  every  few  months.  We  shall 
be  glad  to  give  careful  attention  to  any  sug- 
gestions from  our  readers  and  advertisers  tend- 
ing to  enhance  the  value  of  "The  Talking  Ma- 
chine World  Trade  Directory." 


JOIN  WHOLESALE  HEADQUARTERS 

John  A.  Johnson  and  A.  W.  Landay  have 
been  added  to  the  sales  staff  of  the  local  whole- 
sale headquarters  of  the  Columbia  Graphophone 
Co.,  83  Chambers  street.  Mr.'  Johnson  will 
visit  the  trade  in  New  Jersey,  and  Mr.  Landay 
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will  call  on  the  Columbia  dealers  in  a  portion 
of  the  metropolitan  district  and  Westchester 
county. 

Both  of  these  travelers  are  experienced  mem- 
bers of  the  talking  machine  industry;  Mr.  John- 
son having  been  associated  with  the  wholesale 
division  of  the  Columbia  Graphophone  Co.  for 
a  number  of  years,  and  Mr.  Landay  having  been 
connected  with  Landay  Bros.,  well-known  Victor 
distributors.  The  tremendous  growth  in  pop- 
ularity of  the  Columbia  line  in  local  territory 
as  indicated  in  the  enlargement  of  the  sales 
force,  and  the  present  staff  of  Columbia  whole- 
sale men,  under  the  direction  of  District  Man- 
ager Bolton  is  attaining  splendid  success  by 
co-operating  with  Columbia  dealers  in  every 
possible  way. 


A  smile  will  sometimes  sell  a  pile. 
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ULZ) 


START  and  tflVl  > 

Stop  that  requires  no  attention 


MR.  DEALER:  —  Mail  or  wire  your  order  without  delay.  DO  IT 
NOW !  NOSET  is  easily  applied  to  any  phonograph  in  a  few  minutes. 
When  writing  state  the  makes  of  machines  you  carry  and  advise  whom 
you  job  thru. 

MR.  MANUFACTURER: — Competition  is  growing  and  dealers  require 
the  best  equipment.  Will  your  machine  include  NOSET?  It's  the  last 
word  in  phonograph  perfection. 

NOSET  in  its  design  meets  the  requirements  of  all  standard  machines. 
We  will  adapt  it  to  meet  your  special  case — Our  Engineering  Department 
is  at  your  service. 

GUARANTEED  FOR  LIFE 


Condon  Autostop  Company 

47  Wesft  42nd  Street  — New  York 


$5°£  IN  CANADA 
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J.  N.  BLACKMAN'S  ARGUMENT  AT  STEPHENS  BILL  HEARING 

Well-Known  Talking  Machine  Man  Presents  Strong  and  Convincing  Arguments  in  Favor  of  Meas- 
ure at  Hearing  in  Washington  Recently— Offers  Interesting  Answers  to  Various  Queries 


At  the  recent  hearings  in  Washington,  D.  C, 
before  the  Committee  of  Interstate  and  For- 
eign Commerce,  the  proponents  of  the  Stephens 
Bill  presented  a  series  of  arguments  and  discus- 
sions which  served  to  impress  every  one  present 
with  the  merits  of  this  measure. 

J.  Newcomb  Blackman,  president  of  the  Black- 
man  Talking  Machine  Co.,  New  York,  Victor 
distributor,  appeared  as  a  witness  at  these  hear- 
ings in  behalf  of  the  National  Association  of 
Talking  Machine  Jobbers.  Mr.  Blackman's  tes- 
timony proved  to  be  one  of  the  most  interesting 
and  valuable  discussions  of  the  Stephens  Bill 
that  was  presented  in  the  course  of  the  hearings. 
This  testimony  was  as  follows: 

Mr.  Chairman  and  Gentlemen  of  the  Committee:,  I  am 
president  of  the  Blackman  Talking  Machine  Co.,  of  New 
York  City,  wholesale  and  retail  dealers  of  Victor  talking 
machines,  and  I  appeared  before  as  one  of  the  proponents 
of  the  bill.  In  view  of  this,  as  well  as  the  fact  that  we 
have  been  informed  all  testimony  must  be  concluded  to-day. 
I  will  confine  myself  to  a  brief  statement,  although  I  regret 
that  I  could  not  testify  in  rebuttal,  as  intended. 

The  case  has  been  so  clearly  presented  by  Frederick 
Stevens  and  W.  H.  C.  Clark,  that  I  will  supplement  their 
remarks  by  bringing  to  your  attention  the  position  of  a  mer- 
chant like  myself  and  how  seriously  his  business  would  be 
effected  if  some  legislation  of  this  kind  is  not  enacted,  or 
the  Supreme  Court  decision  in  the  Victor-Macy  case  is  ad- 
verse to  the  Victor  Co. 

Let  me  frankly  say,  that  any  testimony,  with  reference 
to  the  absence  of  the  public  at  these  hearings,  having  any 
bearing  on  the  merits  of  the  bill,  is  not  to  be  taken  too 
seriously.  To  my  knowledge,  it  is  not  customary  for  the 
public  to  rush  to  Washington  and  take  a  position  either  for, 
or  against,  legislation,  unless  they  are  directly  interested  in 
a  business  way.  and  naturally  selfishly  so. 

Give  me  credit  therefore  in  admitting  that  I  have  a  selfish 
interest  in  the  Stephens  Bill,  and  believe  that  the  others 
here  have,  at  least  to  some  extent;  and,  furthermore,  that 
I  have  a  perfect  right  to  appear  as  a  proponent  of  the  bill 
with  this  frank  statement. 

Let  these  facts  be  taken  into  consideration  when  con- 
cerns like  R.  H.  Macy  &  Co.  claim  to  speak  for  the  benefit 
of  the  public. 

At  the  present  time  I  am  conducting  my  business  as  a 
wholesale  and  retail  distributor  of  Victor  talking  machines, 
records  and  supplies.  My  experience  as  a  merchant  extends 
over  a  period  of  about  twenty  years,  during  which  time 
I  have  sold  a  varied  line  of  merchandise  under  different 
plans  of  selling.  I  have  sold  goods  as  a  direct  agent  on  the 
agency  plan,  an  independent  dealer,  wholesale  and  retail,  on 
the  consignment  basis  and  under  a  commission  system. 
This,  I  feel,  makes  me  competent  to  judge  the  real  merits 
of  the  various  systems  of  marketing  goods.  With  some 
manufacturers,  wholesalers  and  retailers,  some  other  plan 
may  be  preferred  and  operated  more  successfully,  but  I  am 
sure  that  in  my  own  line  of  business  the  plan  which  has 
proved  most  successful  is  the  one  now  in  use. 

In  the  talking  machine  business,  the  general  plan  of  sell- 
ing is  for  a  manufacturer  to  market  his  goods  through  in- 
dependent wholesalers  and  retailers,  and  the  Victor  system 
of  marketing  their  product  is  by  distribution  through  about 
one  hundred  wholesale  distributing  concerns,  who  in  turn 
wholesale  the  product  to  perhaps  six  or  eight  thousand  retail 
dealers.  Other  talking  machine  companies  use  the  same  or  a 
similar  plan,  and  in  many  cases  the  wholesaler  and  retailer 
handles  competing  products. 

The  talking  machine  business  should  be  referred  to  as  a 
specialty  line,  and  particularly  in  the  case  of  the  Victor 
product,  both  as  to  instruments  and  records,  must  be  abso- 
lutely uniform.  It  calls  for  specialists  to  distribute  the 
product.  Those  who  by  musical  training  and  equipment  or 
facilities  are  competent  to  offer  the  public  an  artistic  product 
in  an  intelligent  manner.  So  long  as  there  continues  strong 
competition  among  various  makes  of  talking  machines  and 
records,  the  natural  law  of  competition  will  operate  as  it 
should. 

Some  witnesses  for  the  opposition  have  attempted  to  con- 
vey the  impression  that  large  expenditures  for  advertising 
made  it  possible  to  market  a  product  at  prices  not  consistent 
with  the  true  quality  or  merit  of  the  goods. 

As  a  matter  of  fact,  however,  the  testimony  of  both  sides, 
I  believe,  has  satisfied  the  committee  that  a  manufacturer 
cannot  successfully  market  his  product  with  a  large  cam- 
paign of  national  advertising  unless  the  article  has  real 
merit. 

In  addition,  the  same  witnesses  have  admitted  that  it  is 
a  false  claim  that  inflated  prices  usually  result  because  of 
heavy  advertising,  and  that  it  creates  the  impression  of 
merit,  regardless  of  its  existence.  In  view  of  this,  I  am 
quite  sure  the  committee  is  satisfied  that  a  largely  advertised 
product  more  often  makes  possible  lower  prices,  because  the 
resulting  increased  demand  causes  a  corresponding  large 
output  and  lower  cost  of  production. 

The  Victor  catalog,  a  copy  of  which  I  will  leave  for  ref- 
erence, represents  the  most  wonderful  collection  of  musical 
talent  in  the  world  to-day,  and  the  public,  I  am  sure,  have 
improved  their  musical  education  more  through  the  medium 
of  Victor  artists  than  in  any  other  way.  It  has  only 
been  possible,  through  a  uniform  system  in  the  manufac- 
ture and  distribution  that  the  voices  of  the  world's  greatest 
musical  artists  could  be  recorded  on  Victor  records,  and 
that  the  public's  craving  to  have  these  artists  in  their 
home  has  been  satisfied.  This  system  has  called  for  an  or- 
ganization of  specialists  from  the  factory  to  the  consumer. 
The  extent  to  which  the  manufacturer  has  been  called  upon 
to  satisfy  the  public's  musical  taste,  and  responded,  is  best 
illustrated  by"  the  Victor  catalog  referred  to  above. 

To  my  knowledge  there  is  little  or  no  complaint  regarding 
the  prices  of  Victor  records,  and  if  there  is,  I  feel  safe  in 
saying  it  is  because  of  the  common  selfish  desire  on  the 
part  of  the  public  to  buy  what  they  want  as  cheap  as  pos- 
sible. This,  in  a  few  cases,  may  have  brought  to  mind  the 
thought  that  the  prices  of  certain  Victor  records  are  too 
high.  It  must  be  remembered,  however,  that  the  higher 
prices  represented  among  the  Red  Seal  records  are  neces- 
sary because  of  the  price  the  talent  put  on  their  services. 
The  price  is  according  to  the  artist,  or  artists.  - 

Perhaps  the  best  illustration  of  this  will  be  by  referring 
you  to  the  following  records,  listed  from  the  Victor  cata- 
log. (Here  followed  a  diversified  list  of  records  from  the 
Victor  catalog.) 

The  highest  priced  Victor  record  is  the  Sextette  from 
Lucia,"  No.  96200,  in  a  twelve-inch,  single  face  record,  $7; 
and  the  next,  the  "Quartet  from  Rigoletto,"  No.  96000  or 
96001,  both  single  face  Red  Seal  records  with  a  different 
combination  of  artists,  the  price  in  each  case  being  $6. 

Refer  to  the  above  list  of  Victor  records,  which  are  taken 
from  the  Victor  catalog. 

The  "Sextette  from  Lucia"  may  be  obtained  in  eight  com- 
binations, on  as  many  records. 


To  illustrate  how  the  talent  regulates  the  price  let  us 
take,  for  example,  this  selection  and  the  "Quartet  from 
Rigoletto."  These  two  selections  are  so  standard  among 
music  lovers  that  they  are  included  in  most  good  record 
collections. 

The  "sextette"  records  are  priced  from  $1.50  to  $7. 
Where  the  selection  is  one  of  two,  as  in  the  case  of  a 
twelve-inch,  double  face  record,  $1.25,  the  cost  of  the 
"sextette"  is  really  "62  cents. 

The  "Quartet  from  Rigoletto"  is  recorded  on  ten  records, 
priced  from  75  cents  to  $6.  This  selection  on  record  No. 
16276,  ten-inch,  double  face,  75  cents,  really  costs  37J4 
cents.    All  double  face  records  contain  two  selections. 

If  your  musical  taste  has  been  cultivated  to  the  extent 
that  you  require  the  very  best  rated  talent,  you  will  select 
the  "sextette"  at  $7  and  the  quartet  at  $6,  the  two  selections 
costing  $13.  On  the  other  hand,  if  you  will  be  satisfied  with 
less  famous,  but  still  good  talent,  you  can  select  No.  55066, 
twelve-inch,  double  face  record,  containing  both  these  selec- 
tions for  $1.50. 

With  further  reference  to  many  cases  where  a  large  num- 
ber of  combinations  are  offered  of  the  same  selection,  and 
referring  to  them,  as  above,  we  have — 

Records 


Sextette,  "Lucia"    8 

Quartet,  "Rigoletto"    10 

Mad  Scene,  "Lucia"    8 

"Ave  Maria,"  Gounod    9 

"Ave  Maria,"  Schubert    7 

"Good-Bye,"  Tosti   8 

"Humoresque,"  Dvorak    9 

"My  Old  Kentucky  Home,"  Foster   13 

"Star  Spangled  Banner,"  Key   7 

"Traumerei,"  Schumann    10 


These  illustrations  are  merely  a  few  among  many  that  are 
easily  noted  by  reference  to  the  Victor  catalog.  The  Vic- 
tor Co.,  as  stated,  in  recording  so  many  records  of  the 
same  selections  by  various  artists,  are  merely  meeting  the 
public's  demand,  and  as  the  product  is  one  of  luxury  or 
education  more  than  a  necessity,  there,  of  course,  is  no 
obligation  to  pay  "for  high  priced  talent. 

Speaking  for  my  company,  as  well  as  other  wholesale  and 
retail  talking  machine  dealers,  I  claim  we  represent  a  spe- 
cialty product  and  that  it  requires  an  organization  of  special- 
ists for  distribution.  The  employes  must  be  educated  and 
trained.  We  have  such  an  organization  now,  and  our  em- 
ployes, through  years  of  experience,  have  become  very  ex- 
pert in  serving  the  public  in  a  satisfactory  manner. 

There  is  no  question  in  my  mind  as  to  the  necessity  of 
marketing  a  product  such  as  the  Victor  as  well  as  many 
others,  under  a  uniform  system,  the  most  important  part 
of  which  provides  for  uniform  prices. 

Mr.  Stevens  and  Mr.  Clark  very  clearly  pointed  out  how 
uniform  prices  could,  and  probably  would  be  maintained, 
as  far  as  the  public  is  concerned,  if  necessary,  by  the 
manufacturer  making  the  present  independent  wholesaler 
and  retailer  his  direct  agent.  He  could  then  legally  control 
prices,  for  the  sale"  would  be  direct  to  the  public  and  he 
would  retain  the  title  to  that  point. 

I  have  great  respect  for  the  patience  of  the  committee 
who  have  listened  to  almost  endless  testimony,  and  believe 
we  have  reached  a  stage  where  brevity  will  strengthen  mine. 

May  I  conclude,  therefore,  hoping  I  have  pointed  out  an 
injustice  which  may  be  forced  upon  the  independent  whole- 
sale and  retail  dealer,  and  protest  against  any  such  action 
being  forced  upon  the  manufacturer,  in  order  to  protect  and 
continue  a  system  of  uniform  prices? 

I  ask  for  the  passage  of  the  Stephens  Bill  because  I  be- 
lieve the  public  will  be  assured  a  supply  of  identified  mer- 
chandise of  uniform  quality. 

I  am  convinced  that  the  public  will  buy  at  lower  uniform 
prices  under  the  terms  of  this  bill  than  by  any  other  plan 
of  marketing  at  uniform  prices. 

I  ask  for  it  to  protect  thousands  of  independent  dealers 
against  losing  their  business  by  the  necessity  of  many 
manufacturers  doing  business  through  their  own  stores,  in- 
stead of  the  independent  dealer,  where  their  business  must 
be  run  on  a  uniform  price  basis,  and  that  will  be  the 
only  legal  way  of  doing  it. 

The  Stephens  Bill  does  not  take  away  the  right  to  select 
some  other  way  of  doing-  business.  It  is  strictly  optional 
whether  you  choose  to  operate  under  its  terms,  and  you 
cannot  do  so  if  you  have  a  monopoly  or  develop  one  re- 
straining competition. 

Mr.  Winslow — Have  you  had  any  consumers  come  into 


the  Victor  distributing  stores,  complaining  about  Victor 
methods? 

Mr.  Blackman — No,  sir. 

Mr.  Sims — You  speak  of  what  would  be  the  result  of  a. 
failure  to  pass  a  bill  of  this  sort — that  it  would  convert  into 
the  hands  of  agents  all  the  Victor  distributing,  instead  of 
selling  to  you  as  they  now  do. 

Mr.  Blackman — Yes,  sir.  That  is  my  opinion  of  what  is 
very  likely  to  happen. 

Mr.  Sims — Now,  as  a  business  man,  a  practical  business 
man,  do  you  not  think  that  if  this  legislation,  or  something 
similar  to  it,  is  not  passed,  that  all  concerns  will  go  into 
the  agency  business  and  all  distributing  will  be  through 
agencies,  instead  of  fixing  the  price  as  they  do  now? 

Mr.  Blackman — I  think  in  cases  where  the  manufacturer 
is  large  and  financially  strong  enough,  they  will  do  it.  On 
the  other  hand,  there  will  be  many  others  who  would  not 
be  able  to  furnish  the  capital,  which,  under  the  present  sys- 
tem, through  independent  wholesalers  and  retailers,  is  in- 
Vested  by  them.  Under  the  agency  plan  you  can  readily  see 
that  it  would  only  be  the  very  strong  and  powerful  manu- 
facturers who  would  have  necessary  capital  to  own  and 
operate  their  own  distributing  stores.  This  was  pointed  out 
in  Mr.  Clark's  testimony  very  clearly.  It  would  tend  to 
crush  much  competition  by  taking  away  from  the  smaller 
manufacturer  the  method  of  distributing  through  independ- 
ent wholesalers  and  retailers  who  now  furnish  their  own 
capital. 

Mr.  Sims — What  I  am  trying  to  get  at  is  the  effect  on 
the  public,  as  to  whether  they  will  get  monopoly  priced  ma- 
chines through  resale,  or  whether  they  will  get  them 
through  agency  prices. 

Mr.  Blackman — I  cannot  see  where  there  will  be  any  dif- 
ference to  the  public  in  the  matter  of  price,  except,  in  my 
opinion,  an  agency  system  would  be  a  more  expensive  one, 
and  probably  increase  prices  to  the  public.  The  difference, 
and  it  seems  to  me  the  unfair  one,  is  that  a  system  of  uni- 
form prices  to-day  is  considered  legal  and  proper  under 
one  plan  of  distribution  and  not  under  the  other,  whereas 
the  effect  of  the  public  paying  uniform  prices  is  the  same 
without  regard  to  the  methods  used. 

Mr.  Sims — Except  to  this  extent — that  one  system  might 
be  more  universally  used  than  the  other.  Now,  if  the 
re-sale  price  can  be  universally  used,  then  the  agencies 
would  not  (be  necessary) — then  the  public  will  have  an 
interest  in  the  least  of  evils,  if  they  are  evil. 

Mr.  Blackman — That  would  depend  upon  what  system  was 
adopted  and  how  you  interpret  the  effect  on  the  public  of 
that  system,  when  judging  the  retail  price.  •  I  think  it 
reasonable  to  believe  Mr.  Clark's  claim  that  with  the  many 
other  methods  available,  there  will  be,  as  there  is  now,  a 
diversity  of  methods  employed,  depending  upon  which  seems 
to  best  suit  the  needs  of  the  particular  manufacturer,  or 
his  product,  in  serving  the  public  best,  both  as  to  quality 
and  price.  I  do  not,  for  one  moment,  think  that  the 
privilege  of  doing  business  under  the  Stephens  Bill  is 
going  to  result  in  everybody  adopting  that  method.  On  the 
other  hand,  I  may  say  that  the  strength  of  the  opposition 
would  be,  in  the  manufacturer's  case,  to  operate  under  some 
other  system,  or  in  the  case  of  the  wholesaler  and  retailer 
to  confine  his  business  to  a  manufacturer  who  did  not  mar- 
ket his  goods  under  the  Stephens  Bill  provisions.  In  other 
words,  let  the  different  systems  compete. 

Mr.  Sims — I  am  asking  for  your  information.  I  am  not 
fighting  the  bill,  and  I  am  not  favoring  it.  I  am  asking  for 
information.  It  has  been  stated  here  several  times  by  wit- 
nesses that  only  those  having  large  capital  can  distribute 
through  the  agency  system;  that  is,  by  retaining  title  and 
paying  a  certain  percentage. 

Mr.  Blackman — That  is  my  opinion. 

Mr.  Sims — Why  can't  people  with  a  small  capital,  if  they 
so  desire,  distribute  their  small  products  just  as  though 
they  were  in  the  larger  business? 

Mr.  Blackman — I  will  explain,  referring  to  my  own  busi- 
ness, as  it  will  be  easier.  Say,  for  example,  I  have  a  talk- 
ing machine  which  I  call  the  "Starola,"  just  for  the  pur- 
pose of  illustration.  Under  the  distributing  plan  of  inde- 
pendent wholesalers  and  retailers  I  would  have  a.  definite 
number  of  established  dealers,  already  doing  business,  to 
whom  I  could  present  my  talking  machine  proposition;  and, 
although  those  dealers  may  already  handle  the  Victor,  Co- 
lumbia or  Edison  machines,  if  mine  had  some  equal  or 
superior  advantages,  I  could  find  a  market  for  distribu- 
tion among  these  many  dealers,  because  they  already  have 
their  store,  organization  and  equipment  for  introducing 
my  new  product.  It  immediately  gives  me  the  opportunity 
of  putting  my  goods,  in  competition,  on  sale  with  others. 
On  the  other  hand,  let  me  contrast  this  opportunity  with  the 
situation  if  the  Victor,  Columbia  and  Edison  companies  are, 
as  explained,  forced  to  establish  their  own  stores  in  order 
to  continue  their  system  of  uniform  product  and  prices. 
This  is  what  I  find.  One  is  an  Edison  store,  the  next  may 
"be  a  Columbia,  and  the  third  a  Victor,  and  the  former  pro- 


An  opportunity  to  secure 

MOTORS 

at  extremely  low  prices  for  immediate 

delivery 

In  lots  of     100-  at  $1.00  each 

In  lots  of  1,000  •  at   0.95  each. 

In  lots  of  5,000-    at    0.90  each 

Absolutely  true  running,  best  small  motor  made  in  America. 
Send  $1.25  for  sample. 

MAIN  SPRINGS  UNIVERSAL  TONE-ARMS 

No.  9,  8'/2  feet  long,       in.  width  by  0.21  at  2*c  No.  10  Mica  Sound-box  at  $1.30 

In  lots  of  1,000  at  18c  No.  50  Mica  Sound-box  at  $1.75 

No.  10,  10  feet  long  by  %  in.  by  0.22.  .  at  38c 

In  lots  of  1,000  at  35c 

NEEDLE  CUPS 

TONE-ARM  RESTS  No.  10,  Open,  per  100  $1.50 

With  Green  Felt  Cushion,  per  100  ..$3.00  No.  10,  Closed,  for  used  needles,  per  100  $2.30 

FAVORITE  TALKING  MACHINE  CO. 

438  Broadway  Tel.  Spring  6229  NEW  YORK 
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A  Necessity  to  Your  Business 

The  Hoffay  Airtight  Phonograph  plays  all  records  in  a  way  which 
is  impossible  to  believe  until  you  hear  it.     It  is  REAL  MUSIC. 
As  a  GIVER  of  value  to  records  the  Hoffay  Airtight  Phonograph  has  No  Rival. 
There  is  no  better  Salesman  than  this  instrument  for  selling  your  records.    It  is  a 
partner  —  an  employee  —  a  friend  —  and  allows  you  to  keep  the  whole  profits.   But,  if  a 
customer  is  looking  for  a  phonograph  IT  SELLS  ITSELF. 

The  Dealer  handling  the  Hoffay  Airtight  Phonograph  will  be  selling  records  as  fast 
as  played — Dealers  not  handling  it,  will  continue  placing  records  back  on  their  shelves. 

Ask  For  Catalogue  We  are  now  making  prompt  shipments  Ask  For  Proposition 

Models  Retail  for  $75,  $100,  $150,  $200  and  $250 

HOFFAY  TALKING  MACHINE  COMPANY,  Inc. 

500  FIFTH  AVENUE  NEW  YORK  CITY 


prietor,  instead  of  being  an  independent  dealer,  free  to 
handle  my  "Starola,"  is  now  merely  the  store  manager  and 
cannot,  of  course,  handle  a  competing  product  when  the 
store  is  owned  and  controlled  by  the  manufacturer  "of  the 
talking  machine  represented.  My  answer  then,  may  be  from 
this  man,  "No,  I  cannot  handle  your  'Starola.'  It  is  a  good 
machine,  and  I  believe  you  have  a  good  proposition,  but  I 
am  owned  and  controlled  by  the  manufacturer  and  there- 
fore merely  his  representative,  so,  of  course,  you  know 
they  would  not  permit  this  store  to  handle  a  competing 
product."  I  find  myself  then  forced  to  consider  the  corner 
grocery  store  or  some  other  ill  fitted  or  inexperienced  dealer, 
who  would  not  be  able  to  display  my  goods  properly  and 
give  proper  service,  or  I  must  be  able  to  finance  an  exclusive 
talking  machine  store  that  handles  the  "Starola."  Can't  you 
see,  gentlemen,  that  this  places  the  small  competing  manu- 
facturer, who  would  like  to  enter  the  field  and  who  may 
have  a  really  good  instrument  and  proposition,  at  a  great 
disadvantage,  and  is  he  not  practically  shut  out  and  crushed 
by  the  big  fellow?  Then,  again,  is  it  not  very  evident, 
under  this  illustration,  that  competition  is  more  easily  fos- 
tered and  the  little  fellow  has  more  opportunity  to  enter  the 
field  and  grow  under  the  system  of  independent  dealers, 
such  as  the  talking  machine  business  has  found  the  economi- 
cal and  desirable  means  of  distribution? 

Mr.  Sims — Well,  I  do  not  mean  those  who  are  able  to 
establish  and  maintain  exclusive  agencies  of  their  'own, 
but  there  have  been — ever  since  I  can  remember,  and  I  have 
known  goods  to  be  placed  in  the  hands  of  retailers  just 
generally,  and  they  pay  the  retailer  a  commission  for 
handling,  and  what  the  retailer  fails  to  handle  is  taken  back. 
Now  that  doesn't  require  an  exclusive  agency. 

Mr.  Blackman — That  is  doing  business  on  the  consign- 
ment plan. 

Mr.  Sims — The  same  thing.  You  consign  to  an  indi- 
vidual to  act  as  your  agent  and  sell,  and  you  do  not  have 
to  have  an  individual  agent  in  each  city.  You  can  send 
goods  to  anybody  who  will  acept  them  on  consignment. 
Now,  what  it  looks  to  me  like  is,  that  the  public  is  in  this 
either  way  we  take  it,  and  that  the  distributor  can  so  man- 
age or  shape  business  as  to  retain  title  and  sell  by  com- 
mission those  goods  that  they  are  now  protecting  by  brands, 
and  for  which  you  want  this  law  passed.  What  I  want  to 
see,  if  I  can  arrive  at  it,  is,  which  of  these  two  possibilities 
would  be  the  least  injurious  to  the  public.  If  your  method 
is  the  best  for  the  public,  then  I  prefer  it  to  the  com- 
mission, or  agency  method. 

Mr.  Blackman — For  the  reasons  that  I  have  stated  I 
think  the  commission  or  agency  plan  in  a  specialty  business 
like  ours,  or  in  many  others,  would  not  be  advantageous 
to  the  public. 

Mr.  Sims— I  am  not  talking  with  reference  to  your  par- 
ticular line  of  business,  but  the  public  generally,  and  in 
all  business  which  is  now  handled  through  trade-marks 
or  special  brands,  or  anything  of  that  kind. 

Mr.  Blackman — In  many  lines  it  may  be  that  other  meth- 
ods of  distributing  should  be  used.  I  do  not,  for  one  mo- 
ment think  that  they  should  be  prohibited.  It  is  the  pro- 
hibiting of  a  system,  which,  in  many  lines  like  our  own,  has 
proven  economical  and  beneficial  to  the  public,  seems  to 
me  unjust.  Instead  of  furthering  competition  it  narrows 
it  and  allows  things  necessary  to  be  done  in  those  lines, 
only  to  be  done,  by  the  financially  strong,  who,  in  the  re- 
adjustment process,  crush  competition  to  a  large  extent. 
That,  certainly,  in  my  mind,  is  against  public  policy. 

Mr.  Winslow — If  I  might  ask  a  general  question — from 
the  result  of  your  experience  do  you  believe  or  do  you  not 
believe  that  a  consignment  system  of  doing  business  from 
the  manufacturer  through  the  retailer  brings  the  article  to 
the  consumer  at  a  higher  or  lower  price? 

Mr.   Blackman — Higher,  absolutely. 


Mr.  Winslow — That  answers  the  question. 
Mr.  Blackman — There  is  too  much  waste  in  the  consign- 
ment system. 

Mr.  Winslow — For  that  reason  you  believe  probably  that 
the  general  consignment  system  will  never  be  adopted  by 
manufacturers,  because  of  the  cost? 

Mr.  Blackman — It  is  a  system  of  doing  business  in  very 
little  use  to-day  on  manufactured  goods,  as  it  is  a  waste- 
ful method  of  selling.  For  example:  If  I  run  a  bookstore 
and  have  a  set  of  books  on  consignment,  and  they  do  not 
sell  readily,  my  loss  is  only  a  possible  profit.  If  they 
were  bought  by  me  and  are  my  property,  without  regard  to 
re-sale,  my  money  is  invested.  Every  day  they  remain  un- 
sold I  not  only  lose  a  possible  profit,  as  in  the  case  of  the 
books  consigned  to  me,  but  a  -cumulative  loss  of  income  on 
my  money  invested. 

When  a  manufacturer  offers  to  place  his  goods  with  mer- 
chants on  consignment,  they  are  usually  regarded  unfavor- 
ably. They  think  the  goods  must  lack  demand  and  merit, 
or  it  would  not  be  necessary  to  offer  them  on  consignment. 
Goods  sold  outright  to  the  wholesaler  or  retailer  must  have 
sufficient  demand  and  merit  to  sell  readily,  otherwise  they 
will  be  discontinued. 

Mr.  Sims — I  am  not  discussing  the  standpoint  about  which 
is  the  least  expensive  to  you,  but  which  is  the  best  for 
the  general  public. 

Mr.  Winslow — Which  costs  the  consumer  more,  where 
there  is  waste  which  the  manufacturer  has  to  provide  for 
in  his  cost  and  selling  price,  or  the  other  system  where  the 
minimum  prevails? 

Mr.  Blackman — I  think  the  system  of  selling  through  uni- 
form prices  and  through  independent  dealers  is  absolutely 
the  most  economical  system,  for  without  doubt  the  price 
eventually  paid  by  the  public  pays  "all  freight,"  as  they 
say. 

Mr.  Sims — I  do  not  want  to  consume  time,  but  that  is 
my  judgment.  You  are  giving  practical  information  that 
is  right  in  line  with  what  we  want. 

Mr.  Blackman — I  only  wish  I  had  more  time  and  more 
members  of  your  committee  present  to  discuss  this  from 
the  standpoint  of  a  merchant's  experience,  for  this  is  really 
a  merchant's  problem. 

Mr.  Sims — Of  course^  the  cost  of  distribution  is  paid 
by  the  consumer  in  any  system.  Now,  then,  if  a  monopoly 
system  or  price  controlled  cystem  can  be  established  through 
competition  or  agencies,  and  one  can  be  established  by 
methods  adopted  and  pointed  out  by  this  bill,  which  is 
preferable  of  the  two?  One  or  the  other  seems  to  be  in- 
volved. 

Mr.  Blackman — That  is  a  matter  of  opinion. 
Mr.  Sims — I  am  asking  you. 

Mr.  Blackman — In  my  opinion,  it  is  better  for  goods  to 
be  sold  outright  and  to  make  an  actual  sale  to  the  whole- 
saler and  retailer.  This  requires  the  investment  of  capital 
immediately  by  the  distributor  and  relieves  the  manu- 
facturer of  that  burden. 

In  fact  that  is  one  of  the  most  important  reasons  why 
wholesalers  and  retailers,  for  distributing  purposes,  are 
necessary.  When  their  capital  is  invested  there  is  a  con- 
stant stimulus  to  use  every  effort  to  re-sell  the  goods  and 
to  handle  only  such  goods  as  will  prove  a  good  investment. 
I  believe  the  manufacturer  should,  at  all  times,  be  privi- 
leged to  place  reasonable  restrictions  on  the  re-sale  of  his 
goods,  whether  or  not  he  passes  title  in  selling  or  placing 
his  goods  on  sale  with  the  distributor. 

Mr.  Sims — Now  let  me  ask  you  one  more  question,  and 
I  will  stop,  because  I  think  I  need  information.  I  am 
not  ready  to  vote  for  or  against  this  matter,  because  I 
om  not  satisfied  yet  what  its  effects  are  going  to  be  on  the 
great  consumer,  the  public. 

Mr.  Blackman — I  would  like  to  satisfy  you. 


Mr.  Sims — I  want  you  to  help  to  do  it.  Now,  if  these 
businesses  that  are  now  advocating  this  bill,  cannot  get  this 
bill,  will  they  then  adopt  the  commission  or  agency  system? 

Mr.  Blackman — I  think  they  will  do  so,  because  in  some 
businesses  a  uniform  system  of  marketing  goods  must  carry 
with  it  uniform  prices.  If  the  only  legal  way_  this  can 
be  continued  is  by  changing  the  method  of  distribution  and 
retaining  control  from  manufacturer  to  consumer,  a  com- 
mission or  agency  plan  may  have  to  be  adopted. 

Mr.  Sims — Then  you  think  one  or  the  other  is  inevitable? 

Mr.  Blackman — I  do. 

Mr.  Sims — The  question  for  us  then  to  decide  for  the 
benefit  of  the  public  is  which  of  the  two  is  preferable? 

Mr.  Blackman — I  believe  that  is  the  viewpoint  you  should 
take  in  making  your  decision. 

Mr.  Sims — Why  can't  a  man  ship  a  bushel  of  potatoes 
and  have  it  sold  on  commission  without  having  any  agency, 
retain  title  so  that  he  can  absolutely  control  the  price  of 
the  potatoes? 

Mr.  Blackman — He  can.  That  is  just  it.  The  Victor  Co. 
could  change  their  system  and  sell  Victrolas  the  same  as 
you  refer  to  the  manner  of  selling  potatoes.  It  would  not 
benefit  the  public.  It  would  be  a  consignment  and  be  un- 
fitted for  a  business  like  the  Victor. 

Mr.  Sims — You  keep  talking  about  the  Victor  Co.,  and  I 
do  not  care  anything  about  that.  I  want  to  show  you  my 
trouble — I  am  only  interested  in  this  question  for  the  pub- 
lic. Is  not  the  commission  system  possible  of  more  uni- 
versal and  unlimited  application  than  the  contract  system, 
being  confined  to  the  branded,  copyrighted  and  patented 
articles? 

Mr.  Blackman — I  would  say  that  it  was. 

Mr.  Sims — Is  it  not  capable  of  more  universal  applica- 
tion to  all  forms  of  goods,  by  retaining  title?  If  I  sell 
a  horse  and  do  not  retain  title  to  it,  I  have  nothing  more 
to  do  with  it,  but  if  I  retain  title,  I  can  control  the  sale 
of  that  horse. 

Mr.  Blackman — Certainly. 

Mr.  Sims — Or  if  I  sell  him  with  a  contract  that  he  is 
not  to  be  resold  below  a  certain  price. 

Mr.  Blackman — The  effect  on  the  man  who  eventually 
buys  that  horse,  as  regards  the  price,  will  be  absolutely  the 
same,  and  I  do  not  think  he  is  interested  by  which  method 
he  had  to  pay  the  price.  He  will  be  more  interested  in 
knowing  that  the  horse  is  sound  and  will  give  him  his 
money's  worth. 

Mr.  Sims — Now  retaining  title,  which  is  the  consignment 
method,  and  the  contract  limiting  the  re-sale,  they  both 
accomplish  the  same  purpose,  but  the  commission  method 
may  be  more  universally  adopted  by  all  businesses  than  the 
branded,  trade-marked  or  patented  articles. 

Mr.  Whittier — May  I  ask  that  the  witness  be  excused 
from  answering  until  a  gentleman  here  has  had  a  chance 
to  make  a  statement.    He  takes  the  one  o'clock  train. 

Mr.  Sims — Certainly.  I  want  to  get  some  more  informa- 
tion along  that  line,  but  I  will  do  that  later. 


USED  VICTOR  AUXET0PH0NE 

Byron  Mauzy  furnished  the  Victor  Auxeto- 
phone  which  played  for  the  animated  parade  of 
the  California  Industries  at  the  Palace  Hotel 
February  8.  Five  hundred  and  fifty  guests  at 
the  banquet  in  the  ball  room  of  the  hotel  lis- 
tened to  the  instrument. 


DECALCOMANIE 

( Transfers  for  all  purposes ) 

Maximum  of 

Made  in  U.  S.  A. 

Minimum  of 

Appearance 

FAIR  PRICES 

We  own  and  operate  the  largest  and  most  com- 
plete decalcomanie  factory  in  the  United  States. 

Write  us  fur  samples  and  prices. 

PALM,  FECHTELER  &  CO. 

67  Filth  Avenue,  New  York 

Spoilage 

CHICAGO 

ST.  LOUIS 

MONTREAL 
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"Cabinet  Quality" 
Our  Motto 


TRADE  MARK  Reg 


No.  XX.  & 
Retail  Price,  $200 

Height   56  inches;  Width  26  inches; 
Depth  inches.    All  parts  gold- 

plated.  Swell  sides;  four  carved 
legs.  Extra  heavy  double-spring 
motor,  pLaying  five  12  or  seven  10- 
inch  records  with  one  winding.  Uni- 
versal tone-arm,  playing  all  records 
without  any  attachment. 


No.  X. 

Retail  Price,  $100 

Height  48  inches ;  Width  22  inches ; 
Depth  24/^  inches.  Heavy  double- 
spring  motor.  All  metal  parts  nickel 
plated.  Universal  tone-arm,  playing 
all  records  without  any  attachment. 


Handle  a  Line 
That  Features 
Cabinet  Quality 


Dealers  handling  a  line  of 
machines  with  attractive, 
well-built  cabinets  have  a 
line  that  is  a  "sure  seller." 

We  manufacture  all  Cabinets 
in  our  own  factory.  We  use 
Genuine  Mahogany  for  every 
style  of  Humanatone  Ma- 
chine. Quality  Throughout. 

Look  at  our  No.  V.  machine 
a  cabinet  model  retailing  at 
$50  and  guaranteed  in  every 
detail. 


Machines  are  equipped  with 
the  best  motors,  tone-arms, 
sound-boxes,  etc.  that  can  be 
readily  procured.  Every  ma- 
chine has  a  universal  tone-arm 
playing  all  makes  of  records 
without   any  attachment. 

FULLY  GUARANTEED 


Write  for  dealer  propositon 
today.    Catalog  sent  on  request. 

HUMANATONE 

TALKING  MACHINE  CORP. 

254  North  lOth  Street 
Brooklyn,  N.  Y. 

Telephone  5529  Greenpoint 


A  Line  That  Will 
Sell  Easily 


No.  XV. 

Retail  Price,  $  1  SO 

Height  56  inches;  Width  26  inches; 
Depth  27%  inches.  Extra  heavy 
double-spring  motor.  All  metal 
parts  nickel  plated.  Universal  tone- 
arm,  playing  all  records  without  any 
attachment. 


No.  V. 

Retail  Price,  $50 

Height  46  inches;  Width  19  inches; 
Depth  22)4  inches.  Heavy  double- 
spring  motor.  Plays  four  10-inch 
records  with  one  winding.  Univer- 
sal tone-arm,  playing  all  records 
without  any  attachment. 
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INTRODUCE  THE  "TOYPHONE" 

Toyphone  &  Woodware  Manufacturers,  Inc., 
Purchase  Plant  of  Talking  Toys  Corp.— Will 
Manufacture  the  "Playola"  and  "Toyphone" 

The  Toyphone  &  Woodware  Manufacturers, 
Inc.,  have  purchased  the  entire  woodworking 
plant  of  the  Talking  Toys  Corp.,  formerly  lo- 
cated a-t  241  West  Seventeenth  street,  New  York, 
and  have  opened  a  large  plant  at  130  West 
Eighteenth  street,  New  York.  Herbert  Nalty  is 
president  of  the  company,  and  actively  directing 


ZITHER  RECORDS  ON  COLUMBIA  LIST 

Two  Recordings  by  Max  Margot,  Concert  Zither 
Soloist,  Announced  in  January  List — Zither 
Accompaniment  for  Tenor  Solo 


The  January  list  of  German  and  German- 
Austrian  Columbia  records  issued  by  the  Colum- 
bia Graphophone  Co.  contains  a  listing  of  two 
zither  solos  by  Max  Margot.  The  selections  are 
Herzenskonigin  (Queen  of  Hearts)  Polka  and 
Spielende  Elfen  (Playing  Elves).  These  record- 
ings are  the  first  that  have  been  issued  by  the 
Columbia  Co.  featuring  the  zither,  and  dealers 
are  reporting  an  excellent  demand  for  the  same 
from  those  patrons  who  are  acquainted  with 
the  beauties  of  this  too  little-known  instrument. 
1  he  artist,  Max  Margot,  who  is  well  known  in 
this  country  as  a  concert  zither  artist,  studied 
in  Berlin  and  Cologne  under  the  guidance  of 
such  masters  of  the  zither  as  Professors  Hosa, 
Herman  and  Konrad  of  the  famous  Berlin 
Quintet,  and  for  a  number  of  years  has  appeared 
in  this  country  on  the  concert  and  vaudeville 
stage. 

In  addition  to  the  above  recordings  the  Co- 
lumbia list  contains  the  tenor  solo  from  Das 
Edelweiss,  sung  by  Max  Bloch,  and  the  Brunn- 
steiner  Bauern-Truppe,  which  has  a  zither  ac- 
companiment by  Margot. 


photographs;  theory  and  detail  of  different 
sound  boxes,  diaphragms,  sound  chambers,  tone 
arms,  motors,  tone  control,  and  the  more  im- 
portant accessories;  period  cabinets;  psychology 
of  talking  machine  advertising;  a  discussion  of 
the  instalment  business;  what  sound  waves  are; 
odd  inventions  and  experiments  not  generally 
known,  etc.,  etc. 


NOW  WITH  KOHLER  &  CHASE 

San  Francisco,  Cal.,  February  8. — Everett 
Worthington,  formerly  with  the  Victor  Talking 
Machine  Co.,  in  charge  of  the  Victor  Temple,  at 
the  P.  P.  I.  E.,  has  taken  the  position  of  gen- 
eral manager  with  the  local  firm  of  Kohler  & 
Chase.  Mr.  Worthington,  who  is  well  known 
in  the  trade,  and  who  has  had  several  years' 
experience  in  the  talking  machine  business,  will 
act  as  assistant  to  George  Chase. 


The  Toyphone 

its  interests.  Mr.  Nalty  is  well  known  abroad, 
being  managing  director  of  the  Inlaid  Wood  & 
Allied  Arts  Manufacturing  Co.,  Ltd.,  London, 
England. 

The  company  will  manufacture  the  "Playola" 
line  of  machines,  retailing  at  $7.50  to  $25,  and 
will  also  produce  a  new  machine  to  be  known  as 
the  "Toyphone."  This  machine  is  designed  to 
play  "Little  Wonder"  and  "Emerson"  records, 
and  is  being  marketed  to  meet  a  popular  demand 
for  an  instrument  of  this  character.  The  "Toy- 
phone" is  constructed  without  a  hinge,  and  its 
cabinet  design  has  won  considerable  praise  from 
the  trade. 


AN  INTERESTING  VOLUME 

The  Rider-Long  Co.,  Inc.,  61  Pearl  street, 
New  York,  has  just  placed  on  the  market  "The 
Phonograph  Book,"  by  Lloyd  Macfarlane;  a 
publication  which  the  author  states  was  written 
to  answer  the  many  questions  that  salesmen  and 
phonograph  enthusiasts  are  continually  asking. 

The  book  which  is  cloth  bound  and  retails  at 
$2  per  copy,  contains  the  following  subjects: 
History  of  the  invention  of  the  phonograph  from 
its  earliest  days,  and  its  subsequent  growth;  how 
recording  is  done;  how  duplicate  records  are 
made;  needles,  sapphires,  diamonds,  and  other 
stylus — their    use    explained    with  microscopic 


JOINS  EMERSON  FORCES 

Thomas  Steventon,  well-known  as  an  expert 
in  thermo-plastic  material  and  pressing,  has  been 
appointed  chief  of  this  division  of  the  Emerson 
Phonograph  Co.,  New  York.  For  a  number  of 
years  Mr.  Steventon  was'  associated  with  the 
American  Graphophone  Co.  in  a  similar  capacity, 
and  his  efficiency  methods  proved  very  suc- 
cessful. 

Mr.  Steventon  joins  the  Emerson  forces  with 
the  expressed  purpose  of  improving  the  quality 
of  Emerson  records  by  every  known  scientific 
means.  Not  only  has  he  many  plans  in  mind 
which  will  aid  the  quantity  output,  but  he  intends 
to  inject  into  the  Emerson  records  numerous 
ideas  for  record  betterment  which  he  has  fos- 
tered for  many  years.  His  appointment  is  an- 
other indication  of  the  progressive  spirit  which 
is  leading  the  Emerson  Phonograph  Co.  to  en- 
hance the  efficiency  of  every  department  of  its 
business. 


The  Tri-State  Talking  Machine  Co.,  of  El 
Paso,  Tex.,  has  increased  its  capitalization  from 
$15,000  to  $20,000. 


m 
No.  10 
For  Victrolas  and 
Sonoras 


RECORD  BRUSH 


Patented  September  25  and  October  2,  1906.    September  7.  1907. 


No.  20 
For  Columbia 


Price  25c. 

By  automatically  removing  all  dust  and  dirt  from  the  record  grooves  insures  that  which  is  most  desired  by  all  owners  of  talking  machines 

A  CLEAR  REPRODUCTION 


BRUSH  IN  OPERATION 


A  Quick  Seller 
Its  value  being  recognized 


at  once 


Liberal  discounts  to 
jobbers  and  dealers 

Advertising  matter 
supplied  free  with  orders 


Sample  Brush  and  Price  List  Mailed  on  Request        In  ordering  give  number  of  brush  desired  as  above 


Talk  i  ng  Mach  i  n  e  Co. 
97  Chambers  St.   near  church  st  New  York 
VICTOR  DISTRIBUTORS 
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CAVALIERI 
One  of  the  Famous  Pathe 
Artists 
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  THROUGH 

HALLET  &  DAVIS  SERVICE 

•  •         m  m  m 

LIKE  other  merchandise  the  phonographs  net  profit  to  dealers  de- 
pends on  turnover  and  stock  investment  as  much  as  on  gross 
profit  per  sale. 

The  mutually  equitable  arrangement  under  which  the  Hallet  & 
Davis  Company  sells  Pathe  products  must  appeal  strongly  to  mer- 
chants now  selling  or  expecting  to  sell  talking  machines. 

Our  sales  plans  contemplate  for  you  the  maximum  gross  profit  with 
safeguards  to  assure  the  right  net  profit. 

We  do  not  force  instruments  or  records  on  the  dealer.  The  result 
is  a  reduced  stock  investment  with  minimum  loss  on  tied  up  stock 
and  capital. 

With  Pathe  products,  so  well  known  nationally  for  performance 
and  reliability,  and  with  Hallet  &  Davis  Service,  any  progressive 
store  can  operate  the  phonograph  department  on  a  frictionless 
profitable  basis. 

We  invite  correspondence  from  firms  considering  talking  machine 
selling  or  those  who  are  not  realizing  the  greatest  returns  from 
money  now  invested. 

Write 

HALLET  &  DAVIS  PIANO  COMPANY 

Phonograph  Division 

CHICAGO:   17  No.  Wabash  Ave.  NEW  YORK:  18  East  42nd  St.  BOSTON:  146  Boylston  St. 

Owners  of  the  Solophone  Company,  manufacturers  of  the  Solophone 

jetittttitkie 
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The  Trade  In  New  York  City  And  Vicinity 


January  business  was  ahead  of  expectations, 
in  the  opinion  of  the  majority  of  local  talk- 
ing-machine dealers.  This  was  particularly  no- 
ticeable in  the  demand  for  machines,  as  many 
of  the  dealers  had  expected  that  there  would 
be  a  sharp  falling  off  in  machine  sales  after  the 
close  of  the  holiday  season.  This  drop  in  busi- 
ness did  not  materialize,  however,  and  last  month 
was  the  best  January  for  machine  sales  that 
the  local  trade  has  ever  experienced.  The  month 
as  a  whole  was  a  record-breaking  January  and 
a  splendid  start  for  the  new  year. 

Banner  Record  Month 

The  first  month  of  the  year  has  always  been 
recognized  as  one  of  the  best  record  months  of 
the  year,  and  1917  was  no  exception  in  this  re- 
spect.   Record  sales  reached  banner  totals  dur- 


ing the  past  four  weeks,  and  the  educational  cam- 
paigns sponsored  by  the  manufacturers  and 
wholesalers  are  producing  excellent  results. 
From  all  indications  1917  will  be  a  record 
"record"  year,  and  there  is  no  doubt  but  that 
this  drive  on  records  is  benefiting  every  branch 
of  the  industry.  The  dealers  are  devoting  more 
lime  to  the  proper  handling  of  their  record  de- 
partments, and  on  all  hands  there  is  a  tendency 
to  promote  record  business  along  lines  that  will 
be  a  permanent  aid  to  the  dealer. 

Machine  Shortage  Continues 
The  shortage  of  machines  continues  to  be  one 
of  the  most  important  topics  of  discussion,  al- 
though the  general  situation  was  slightly  alle- 
viated during  January.  There  is  a  scarcity,  of 
all  types  of  machines,  with  the  $50,  $75  and 


II 


$100  types  in  far  greater  demand  than  the  im- 
mediate or  expected  supply.  The  manufacturers 
are  making  every  effort  to  cope  with  this  tre- 
mendous machine  business,  but  the  amazing 
prosperity  of  the  talking-machine  industry  has 
far  outdistanced  any  possible  manufacturing  ex- 
pansions. 

Well  Satisfied  With  January  Business 

"January  business  was  very  satisfactory,"  said 
J.  N.  Blackman,  president  of  the  Blackman  Talk- 
ing Machine  Co.,  New  York,  Victor  distributor. 
"The  month  showed  a  fine  increase  over  last 
January,  helping  materially  to  correct  the  com- 
paratively poor  showing  for  December,  caused 
by  the  very  small  shipments  of  machines  re- 
ceived during  that  month.  Even  in  January  we 
were  somewhat  disappointed,  as  we  did  not  re- 
ceive near  the  quantity  of  Victrolas  expected. 
On  the  other  hand  record  business  has  been  so 
phenomenal  that  the  results  in  total  are  very 
pleasing." 

New  Columbia  Representatives 

During  the  past  few  weeks  the  local  whole- 
sale headquarters  of  the  Columbia  Graphpo- 
phone  Co.  opened  a  number  of  new  accounts  in 
this  territory,  these  recent  additions  to  the  list 
of  Columbia  representatives  including  the  fol- 
lowing: West  Farms  Grafonola  Shop,  1050 
East  Tremont  avenue,  New  York;  Melrose 
Grafonola  Co.,  752  Melrose  avenue,  and  the  Park 
Grafonola  Shop,  456.  East  169th  street.  All 
of  these  new  dealers  will  handle  the  Columbia 
line  exclusively,  and  their  stores  are  located  in 
sections  of  the  Bronx  whch  should  afford  un- 
limited opportunities  for  the  development  of 
neighborhood  trade.  The  West  Farms  Grafo- 
nola Shop  carried  an  attractive  advertisement 
in  the  Bronx  newspapers  announcing  the  open- 
ing of  their  new  warerooms,  which  will  be  under 
the  personal  management  of  George  Borman, 
formerly  connected  with  the  Prudential  Insur- 
ance Co.,  and  prominent  in  Bronx  circles. 
Added  to  the  List  of  Pathe  Dealers 

One  of  the  many  new  Pathe  dealers  in  metro- 
politan territory  is  the  firm  of  Feldman  &  Mos- 
kowitz,  Bayonne,  N.  J.,  which  will  handle  the 
Pathe  line  exclusively  and  give  these  products 
aggressive  representation.  This  firm  has  made 
plans  for  a  consistent  publicity  campaign  which 
will  feature  both  Pathephones  and  Pathe  discs, 
with  particular  reference  to  the  many  famous 
artists  enrolled  as  exclusive  Pathe  recording 
stars. 

Sold  Many  $1,000  Machines 

"January  business  was  remarkable,  the  sales 
totals  for  the  month  running  far  beyond  the 
allotted  quota,"  said  L.  S.  McCormick,  retail 
manager  of  the  Sonora  Phonograph  Corporation, 
New  York.  "All  our  metropolitan  stores  shared 
in  this  prosperity,  our  establishment  at  668 
Fifth  avenue  showing  a  month's  sales  total  that 
could  almost  be  considered  phenomenal.  Dur- 
ing the  past  few  weeks  we  sold  quite  a  num- 
ber of  our  'Supreme'  models,  retailing  at  $1,000; 
some  of  these  instruments  being  sold  to  inter- 
nationally prominent  people."  Mr.  McCormick 
announced  the  appointment  of  Joseph  Lynch  as 
manager  of  the  Sonora  store  at  50  Broadway, 
New  York,  a  post  for  which  he  is  thoroughly 
equipped. 

A  New  Series  of  Tone  Tests 

The  Phonograph  Corpn.  of  Manhattan,  con- 
trolling the  Edison  Shop,  473  Fifth  avenue,  New 
York,  has  made  plans  for  a  series  of  tone  tests 
which  will  follow  the  lines  of  last  year's  series. 
These  tone  tests  will  probably  be  held  at  fre- 
quent intervals  during  the  next  few  months,  giv- 
ing music  lovers  an  opportunity  to  hear  this 
convincing  proof  of  the  musical  qualities  of  the 
Edison  Diamond  Disc  phonograph.  Last  week- 
Miss  May  Colgan,  a  violinist  of  considerable 
prominence,  appeared  in  the  auditorium  of  the 
Edison  Shop,  and  gave  a  verj  interesting  tone 
{Continued  an  page  106) 
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Women  Pick  Out  Ninety 
Per  Gent  of  Records 

When  you  are  short  the  men 
usually  don't  mind  a  substitution 
or  postponement— Women  do- 
Just  what  do  we  as  exclusive 
wholesale  Victor  Distributors 
mean  to  you  in  avoiding  that 
disappointed  woman  shopper- 
Think  it  over. 

NEW  YORK  TALKING  MACHINE  CO. 

vll9  West  40th  Street      -     -      New  York  City 
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This  Diaphragm  Is  No  Experiment 

"Better  Than  Mica" 

The  Paddack  Diaphragm  does  its  work  better  than 
mica,  lasts  longer  and  gives  a  better  tone. 

The  Paddack  Diaphragm  is  uniform  under  all  condi- 
tions, there  are  no  "seconds."    Every  diaphragm  is  perfect. 

Write  for  Samples  and  Quotations 

PADDACK  DIAPHRAGM,  Inc.,  "ml"  30  Church  St.,  New  York 


TRADE  IN  NEW  YORK  AND  VICINITY 

(Continued  from  page  104) 

test  in  'connection  with  her  Diamond  Disc  rec- 
ords. This^  tone  test  was  well  attended,  and 
was  the  subject  of  very  favorable  comment  from 
a  number  of  prominent  musicians. 

Record  Sales  Phenomenal 

Referring  to  last  month's  business  C.  F.  Bruno 
of  C.  Bruno  &  Son,  Inc.,  New  York,  Victor  dis- 
tributor, said:  "January  business  was  simply 
phenomenal;  the  month's  sales  totals  being  far 
beyond  comparison  with  any  other  January  in 
our  history.  This  was  particularly  true  in  our 
record  department,  and  it  seems  as  though 
Victor  dealers  in  general  are  realizing  that  it 
pays  to  concentrate  a  considerable  portion  of 
their  energies  on  the  development  of  record 
business.  Our  series  of  display  cards  is  meet- 
ing with  popular  favor  in  the  hands  of  our 
dealers,  and  we  are  told  that  these  cards  have 
aided  in  the  increase  of  record  sales." 
Install  New  Booths 

One  of  the  leading  Columbia  dealers  in  Brook- 
lyn is  C.  Bauer  &  Sons,  63  Flatbush  avenue, 
which  recently  arranged  to  handle  the  Columbia 
line  exclusively.  This  company  has  just  given 
out  a  contract  for  four  new  booths,  which  will 
give  them  a  total  equipment  of  thirteen  booths, 
one  of  the  most  complete  demonstrating  equip- 
ments in  the  Brooklyn  trade.  William  A. 
Shreiner,  manager'  of  the  Columbia  department, 
is  a  well-posted  talking-machine  man,  whose 
plans  for  1917  include  high-class  publicity. 
Enthusiastic  Pathe  Dealer 

The  Pathe  department  in  the  furniture  house 
of  H.  B.  Pye  &  Co.,  2918  Third  avenue,  New 
York,  continues  to  be  a  source  of  gratification 
to  the  store's  executives,  and  Manager  Gross 
of  this  company  is  enthusiastic  in  his  predictions 
for  Pathe  business  this  year.  Henry  B.  Pye  & 
Co.  is  one  of  the  leading  furniture  houses  in 
the  upper  section  of  their  city,  and  their  clien- 
tele fias  recognized  the  merits  of  Pathe  prod- 
uct from  the  inception  of  the  department. 
Introduce  New  Advertising  Campaign 

The  Sonora  Phonograph  Corp.  carried  an  ef- 
fective advertisement  in  last  week's  newspapers 
which  Advertising  Manager  Coupe  states  is  the 
backbone  of  a  new  campaign.  This  advertise- 
ment emphasized  the  fact  that  the  Sonora  pho- 
nograph is  offered  to  the  public  as  an  instru- 
ment that  is  not  sold  on  "terms,"  but  merchan- 
dised solely  on  its  musical  qualities.  It  is  the 
company's  intention  to  assist  its  dealers  in  sell- 
ing Sonora  phonographs  on  a  basis  that  will 
give  them  better  prices  and  better  profits;  not 
on  a  "terms"  basis. 

Next  Month's  Display  Cards 

The  efficiency  department  of  the  New  York 
Talking  Machine  Co.,  Victor  distributor,  has  in 
course  of  preparation  an  attractive  series  of 
display  cards  featuring  some  of  the  most  popu- 
lar selections  in  the  new  March  list.  One  of 
these  cards  will  feature  the  national  air,  "Dixie," 
another  will  present  John  McCormack's 
latest  Victor  record,  "Tommy  Lad,"  and  a  third 


will  feature  the  popular  hit  "Rolling  Stones." 
The  card  based  on  "Dixie"  will  be  unusually 
artistic,  and  the  present  national  demand  for 
patriotic  melodies  will  doubtless  influence  a  tre- 
mendous activity  in  the  sale  of  this  record. 


A  REMARKABLE  TRIBUTE 


Chicago,  III.,  February  11. — Frederick  D.  Hall, 
president  of  the  B.  &  H.  Fibre  Manufacturing 
Co.,  has  received  the  following  from  an  enthu- 
siast regarding  the  fibre  needle.  It  was  entirely 
unsolicited  and  the  original  naturally  occupies 
a  choice  place  in  the  company's  archives. 

SONG  OF  THE  FIBRE  NEEDLE. 
By  Arthur  Elton 
I  come  from  the  mystic  Orient, 
The  land  of  everlasting  summer, 
The  land  of  soft  sounds  and  ceaseless  music. 
I  bend  to  the  resonance  of  tropical  winds 
And  murmur  lightly  to  zephyrs. 

I  am  reaped  in  the  prime  of  my  strength, 

Fashioned  and  dressed  for  civilization, 

And  made  to  sing  to  the  world. 

The  strength  of  metal  is  mine, 

And  the  vibrant  richness  of  wood; 

A  thing  of  Nature  for  the  songs  of  man. 

I  thrill  with  emotions  of  masters  of  music; 

With  their  own  sympathies  I  throb; 

None  other  interpret  them  as  I. 

I  serve  democracy  and  kings, 

My  home  is  in  hovel,  in  house  or  in  palace 

Where  dwell  true  music  lovers  of  all  the  earth. 

My  mission  is  truth — 

Truth  in  the  preservation  of  sound. 


ENGINEERS  HEARPAPER  ON  TALKER 

That  the  talking  machine  has  taken  a  prom- 
inent place  in  educational  circles  is  indicated 
by  the  fact  that  at  a  meeting  of  the  Mechanical 
Engineering  Society  held  in  Brooklyn,  N.  Y., 
recently,  a  paper  on  the  development  of  the 
talking  machine  was  read  by  one  of  the  mem- 
bers. 


MEETING  ALL  TRADE  DEMANDS 

"The  topic  of  conversation  in  the  decalcomanie 
field,"  says  J.  A.  Moller,  of  Palm,  Fechteler  & 
Co.,  "is  the  scarcity  of  decent  material."  Palm, 
Fechteler  &  Co.  foresaw  this  situation  and  have 
on  hand  enough  for  their  present  needs.  They 
have  now  been  in  this  business  for  well  over  fifty 
years.  Their  manufacturing  facilities  have  been 
greatly  increased  during  the  war  until  the  pro- 
duction of  their  plant  at  Weehawken  has  reached 
great  proportions. 


The  United  States  Phonograph  Co.,  of  Chi- 
cago, was  incorporated  last  week  with  a  capi- 
talization of  $2,250. 


E.  A.  WIDMANN  AT  BEL  AIR 

E.  A.  Widmann,  president  of  the  Pathe  Freres 
Phonograph  Co.,  New  York,  is  spending  a  few 
week  in  Bel  Air,  Fla.,  enjoying  a  well-deserved 
rest.  Mr.  Widmann  supervised  the  innumerable 
details  incidental  to  the  opening  of  the  com- 
pany's new  factory  in  Brooklyn,  N.  Y.,  and  the 
removal  of  the  executive  offices  to  this  factory, 
and  his  trip  to  Bel  Air  was  taken  at  the  urgent 
request  of  his  associates. 


The  Supreme  Talking*  Machine  Value 


WONDER    VII    Retail  $25.00 


Extra  Powerful 

Double  Spring 

Worm  Gear  Motor 


Size  13"  High,     17i"  Wide,     194"  Deep 


"WONDER"  RECORD  FILES 
10  inch  35c.  12  inch  40c. 


WONDER 

Talking  Machines 

$5.00  to  $25.00 


Write  for  Descriptive  Folders,  Advertising  Material,  etc. 


WONDER  TALKING  MACHINE  CO. 


113-119  Fourth  Avenue 


(At  Twelfth  St.) 


NEW  YORK 


Telephone,  Stuyvesant  1666,  1667,  1668 
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T.  A.  EDISON  GIVEN  BIRTHDAY  PARTY  BY  EMPLOYES 

Over  Three  Thousand  Workers  of  West  Orange  Plant  Act  as  Hosts  at  Elaborate  Affair  Last 
Saturday  Evening— President  Wilson  and  Other  Notables  Honor  Inventor 


President  Wilson,  by  letter,  and  nearly  three 
thousand  employes  of  Thomas  A.  Edison,  Inc., 
in  the  flesh  did  honor  on  Saturday  evening 
last,  February  10,  to  Thomas  A.  Edison  on  the 
occasion  of  the  seventieth  birthday  anniversary 
of  the  great  inventor.  One  of  the  spacious 
floors  of  the  new  storage  battery  building  at 
the  West  Orange  plant  had  been  cleared  for 
the  occasion,  and  elaborately  decorated  with 
American  flags  and  multi-colored  lights  in  the 
form  of  the  spectrum,  casting  the  rays  up  to 
the  ceiling  and  thus  avoiding  a  shadow  in 
any  part  of  the  great  room. 

The  hosts  began  to  gather  shortly  after  6  p.  m. 
and  the  diners  were  all  in  their  places  when, 
soon  after  6.30,  Mr.  Edison,  with  Mrs.  Edison 
and  their  son,  Charles,  and  escorted  by  company 
executives  to  the  number  of  a  hundred  or  more, 
filed  into  the  room  and  took  their  places  at  a 
long  table  along  the  west  wall.  The  sounding 
of  a  siren  announced  Mr.  Edison's  coming  and 
for  many  minutes  the  building  rang  with  the 
cheers  and  shouts  of  congratulation  from  the 
thousands  of  throats.  Although  the  great  in- 
ventor might  not  have  heard  much  of  the  dem- 
onstration, he  could  not  mistake  the  spirit  as 
expressed  physically  by  the  standing  hosts, 
mouths  open  and  napkins  waving. 

As  Mr.  Edison  took  his  place  at  the  table 
between  his  wife  and  son,  Mrs.  Edison,  by  the 
way,  was  the  only  lady  present  on  the  occasion, 
there  flashed  out  above  his  head  the  numerals 
"70"  outlined  in  seventy  electric  lights. 

As  each  diner  took  his  seat  he  found  before 
him  an  elaborate  program  of  the  evening's  en- 
tertainment, a  watch  fob  bearing  on  its  face  a 
counterfeit  of  Mr.  Edison's  head  and  his  sig- 
nature, and  on  the  back  a  statement  of  the  occa- 
sion of  which  the  fob  was  a  memento.  Then, 
too,  there  were  pipes  and  tobacco  to  bring  peace 
to  the  mind  and  the  guest  of  the  evening  was 
among  the  first  to  light  up. 

Once  started,  things  happened  rapidly.  Wil- 
liam Maxwell,  vice-president  of  the  Edison  Co., 
acted  as  toastmaster  and  displayed  a  power  of 
voice  that  carried  very  successfully  to  the  ends 
of  the  long  floor.  He  first  read  the  message 
from  President  Wilson,  as  follows: 

"I  wish  with  all  my  heart  that  I  might  be 
present  to  take  part  in  celebrating  Mr.  Edison's 
seventieth  birthday.  It  would  be  a  real  pleasure 
to  be  able  to  say  in  public  with  what  deep  and 
genuine  admiration  I  have  followed  his  remark- 
able career  of  achievement.  I  was  an  under- 
graduate at  the  university  when  his  first  inven- 
tions captured  the  imagination  of  the  world, 
and  ever  since  then  I  have  retained  the  sense 
of  magic  which  what  he  did  then  created  in 
my  mind.  He  seems  always  to  have  been  in 
the  special  confidence  of  nature  herself.  His 
career  already  has  made  an  indelible  impres- 
sion in  the  history  of  applied  science,  and  I 
hope  that  he  has  many  years  yet  before  him 


in  which  to  make  his  record  still  more  remark- 
able." 

Then  Mr.  Maxwell  called  for  a  toast  to  Mr. 
Edison,  "the  biggest  man  in  the  United  States 
and  the  best  boss."  The  toast  was  taken  up 
with  great  enthusiasm  and  was  followed  by 
the  playing  of  the  "Edison  Birthday  March," 
composed  by  Prof.  Frederick  Campoine,  and 
played  by  the  excellent  Edison  Employes' 
Band,  which  furnished  the  music  for  the  banquet. 
Replying  to  the  toast  Mr.  Edison  wrote — he 
rarely  makes  an  address — the  following:  "I 
feel  fine  and  am  working  hard,  just  now,  for 
my  Uncle  Sammy."  The  reading  of  this  mes- 
sage brought  forth  more  cheers,  as  did  a  toast 
to  Charles  Edison. 

A  feature  of  the  evening  was  the  cutting  of 
the  birthday  cake,  four  feet  in  diameter,  bear- 
ing plaques  symbolic  of  Mr.  Edison's  inven- 
tions and  lighted  by  seventy  miniature  electric 
lamps,  and  which  was  the  gift  of  the  staff 
council  of  the  New  York  Edison  Co.  The 
cake  was  cut  by  J.  W.  Lieb,  vice-president  and 
general  manager  of  the  New  York  Edison  Co., 
and  the  pieces  separately  wrapped  distributed 


among  as  many  of  those  present  as  possible. 

Another  event  was  the  presentation  to  Mr. 
Edison  by  Mark  Silverstone,  Edison  Diamond 
Disc  jobber,  of  an  autograph  album,  handsomely 
bound  and  containing  the  signatures  of  35,000 
prominent  citizens  of  St.  Louis,  headed  by  that 
of  the  mayor  of  the  city.  The  book  was  com- 
piled through  the  direct  efforts  of  Mr.  Sil- 
verstone. During  and  following  the  dinner  an 
excellent  program  of  entertainment  was  car- 
ried out  by  a  number  of  Edison  phonograph 
artists,  including  the  Criterion  Quartet,  the 
Phonograph  City  Trio  and  a  .number  of  indi- 
viduals, including  such  veterans  as  Collins  and 
Harlan.  At  the  conclusion  of  the  program  a 
number  of  new  feature  films  from  the  Edison 
Studio  were  shown. 

It  was  a  great  night  for  all  concerned  and 
particularly  for  the  guest  of  honor,  who  had 
with  him,  to  enjoy  the  tribute,  Henry  Ford, 
the  automobile  manufacturer.  Mr.  Edison  ap- 
peared in  fine  shape  and  good  for  many  more 
birthday  celebrations. 

A  large  number  of  Edison  jobbers  who  were 
in  New  York  to  attend  the  annual  convention 
of  the  Edison  Disc  Phonograph  Jobbers'  As- 
sociation, held  this  week,  attended  the  ban- 
quet in  a  body  as  the  guests  of  the  Edison  em- 
ployes. 


A  PROGRESSIVE  MANUFACTURER 

Samuel   O.  Wade  Responsible  For  Numerous 
N  ew  Features  in  the  Trade 


Chicago,  III.,  February  10. — Samuel  O.  Wade, 
of  Wade  &  Wade,  manufacturers  of  the  Wade 
fibre  needle  cutters,  claims  the  distinction  not 
only  as  a  pioneer  manufacturer  in  this  line,  but 
as  the  first  man  to  make  the  triangular  hole  in 

the  needle  arm  to 
hold  the  fibre 
needle.  This  fact, 
he  feels  assured, 
has  been  a  power- 
ful factor  in  the 
present  success  of 
the  fibre  needle. 
Mr.  Wade  has  been 
making  the  Wade 
cutter  for  seven 
years,  and  while  it 
was  a  good  cutter 
at  the  start  it  has 
been  steadily  im- 
proved as  a  result 
of  his  conscientious 
S.  O.  Wade  attitude    of  mind 

and  the  continuous  experimental  work  which 
he  has  conducted  at  the  factory  at  3807  Lake 
Park  avenue.  As  an  indication  not  only  of  the 
growing  popularity  of  the  Wade  cutter,  but  of 
the  steadily  increasing  demand  for  the  fibre 
needle,  it  may  be  stated  that  Mr.  Wade's  busi- 
ness during  January  and  the  fore  part  of  Feb- 
ruary is  more  than  double  that  of  the  corre- 
sponding period  of  last  year. 


LEASE  ANOTHER  FLOOR 

The  Sonora  Phonograph  Corp.  has  leased  an- 
other floor  in  the  building  at  279  Broadway, 
New  York,  and  it  is  the  company's  intention  to 
remove  its  executive  offices  to  that  address  in 
the  near  future.  The  Sonora  Corp.  opened  re- 
tail warerooms  on  the  second  floor  of  this  build- 
ing a  few  months  ago,  and  Retail  Manager  Mc- 
Cormick  makes  his  headquarters  in  this  build- 
ing. 


BUY  OUT  THREE  PLANTS 

The  Phonograph  Specialties  Mfg.  Co.  have 
bought  out  the  plants  of  the  Central  Electric 
&  Chandelier  Works,  4  West  Twenty-ninth 
street;  the  Phonograph  Supply  Mfg.  Co.,  39 
Bleecker  street,  and  the  Central  Machine 
Shops  and  have  installed  the  equipment  in  their 
new  location,  118-126  Walker  street. 


CLOSED  BANNER  YEAR 

"We  closed  a  splendid  year  in  1916,"  said 
R.  Kanareh,  president  of  the  Independent  Ger- 
man-American Talking  Machine  Co.,  New 
York,  in  a  chat  with  The  World.  "We  opened 
many  new  accounts  during  the  past  six  months 
and  from  all  indications  our  clientele  will  be 
increased  materially  in  1917. 

"Our  new  tone-arm  No.  2  (or  No.  0  special) 
is  proving  very  popular  with  all  of  our  patrons 
and  the  fact  that  this  tone-arm  embodies  eight 
distinctive  improvements  over  previous  models 
has  accounted  for  its  success.  We  are  enlarg- 
ing our  facilities  in  every  direction,  and  have 
on  hand  all  parts  for  the  Heineman  motors 
in  all  quantities." 


ANNOUNCEMENT 

The  Toyphone  and  Woodware  Manufacturers,  Inc., 

130  West  18th  Street,  New  York,  have  purchased  the  entire  wood- 
working plant  of  the  Talking  Toys  Corporation,  formerly  at 
241  West  17th  Street,  New  York,  and  is  manufacturing  the 
"PLAYOLA"  machines.  The  woodworking  equipment  at  this 
plant  is  reputed  to  be  one  of  the  most  complete  of  its  kind  in  the 
country.  "Playola"  machines  retail  from  $7.50  to  $25  and  we 
are  equipped  to  turn  out  "  Playolas"  and  toy  phonographs  in 
any  quantity. 

Write  for  Dealer  Proposition  Today 


WE  ARE  ALSO  READY  TO  FILL  CONTRACTS  FOR 
PHONOGRAPH  CABINETS  FOR  MANUFACTURERS 
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We  have  the  product:  we  have  the  organization:  we 
have  the  demand:  we  have  the  advertising:  we  have 
many  thousand  loyal  dealers  and  we  have  a  doubled 
and  re-doubling  business  that  many  not-yet-Columbia 
dealers  can  share  in. 


C  Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


NAMEPLATES  IN  GROWING  USE 

Talking  Machine  Dealers  Appreciate  the  Adver- 
tising Value  of  Their  Names  on  All  Machines 
— Strong  Demand  for  Decalcomania 


ANNOUNCES  NEW  MACHINE  MODEL 


Chicago,  III.,  February  10.— With  the  increas- 
ing number  of  machines  upon  the  market,  there 
has  grown  up  a  decided  tendency  among  dealers 
and  manufacturers  everywhere  to  have  their 
product  clearly  and  distinctly  marked,  not  only 
with  the  name  of  the  machine  itself  and  its 
manufacturer,  but  also  with  the  name  of  the 
dealer  through  whom  it  was  distributed.  Deal- 
ers have  found  out  that  a  good  machine  is  its 
own  best  salesman  and  that  invariably  an  in- 
terested purchaser  will  either  intentionally  or 
unintentionally  interest  his  or  her  neighbor.  The 
dealer  then  receives  an  interested  inquiry,  if 
his  name  be  upon  the  machine,  and  in  that  case 
closes  additional  business.  The  saying  that 
"one  sale  makes  another"  is  particularly  ap- 
plicable to  the  talking  machine  business.  Many 
manufacturers  are  co-operating  with  their  deal- 
ers upon  this  well  considered  theory  and  are 
supplying  them  with  decalcomania  transfer  and 
nameplates. 

In  support  of  this  Joseph  Crompton,  Jr.,  di- 
rector of  sales  of  the  Meyercord  Co.,  of  Chicago, 
recently  said:  "Our  business  with  the  talking 
machine  trade  has  jumped  fully  200  per  cent. 
This  is  due,  of  course,  in  a  great  measure  to  the 
general  diversification  of  the  talking  machine 
business  and  a  certain  amount  of  confusion  that 
exists  among  trade  names.  The  result  has  been 
a  demand  for  our  product  that  has  been  really 
remarkable  in  its  growth.  The  principal  reason 
to  my  mind  is  that  dealers  are  after  the  record 
and  accessory  business  and  knowing  that  the 
impulse  to  buy  records  generally  asserts  itself 
when  playing  the  old  ones  the  dealers  cannot 
help  but  see  the  advantage  of  having  his  name 
show  clearly  on  the  cover  of  the  machine.  It 
has  been  our  habit  to  supply  original  suggestions 
and  designs  for  our  customers  arid  our  art  de- 
partment has  been  increased  as  a  result." 


Style  150A  "Harrolla"  Talking  Machine  Is  Good 
to  Look  Upon  and  Has  High-Grade  Mechan- 
ical Parts — King  Talking  Machine  Co.  to  Act 
as  Jobbers  for.  Majestic  Records 


The  King  Talking  Machine  Co.,  New  York, 
manufacturer  of  the  "Harrolla"  line  of  talking 
machines,  has  added  to  its  line  a  new  model, 
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Harrolla  Style  150A 

designated  as  Style  150A,  made  of  solid  mahog- 
any, fifty  inches  high,  twenty-two  inches  wide 
and  twenty-two  inches  deep.  This  new  "Har- 
rolla" is  equipped  with  a  No.  16  Meisselbach 
motor,  automatic  stop,  and  is  'equipped  with  a 
Universal  tone  arm,-  playing  all  makes  of  rec- 


Cleartone  Talking 
Machines 


«  «  w 


Ulllfllllllli 


os.  35  and  75  Bl 


No.  35 — Mahogany  or  Oak  fin- 
ish. Size  20K  wide,  20j^  deep, 
46  height.  Double  spring  motor, 
12-inch  turntable.  Plays  three 
records  with  one  winding. 


As  Large  As  Many  $150  Talk- 
ing Machines.  46  Inches  High. 

$26.50  Wholesale 

Reversible  Tone-Arm  Plays  all  records 
Write  for  our  84  page  catalogue,  the  only 
one  of  its  kind  in  America.  Illustrating  33 
different  style  talking  machines  and  over 
500  diffe  rent  phonographic  parts,  also  gives 
description  of  our  efficient  repair  depart- 
ment. 

Get  in  touch  with  us  for  anything  you 
need  in  the  talking  machine  industry 

Lucky  13  Phonograph  Co. 

3  East  12lh  Street  New  York  City,  N.  Y. 


No.  75B — Mahogany  or  Oak  fin- 
ish. Size  18  wide,  19  deep,  46 
height.  Double  spring  motor,  12- 
inch  turntable.  Plays  three  rec- 
ords with  one  winding 


ords.  This  new  model  can  also  be  secured  with 
an  electric  motor. 

William  Friedman,  president  of  the  King 
Talking  Machine  Co.,  announced  this  week  that 
arrangements  had  been  consummated  whereby 
this  company  becomes  a  direct  jobber  for  the 
records  manufactured  by  the  Majestic  Record 
Corp.,  New  York. 

With  this  new  connection  the  King  Talking 
Machine  Co.  will  be  in  a  position  to  enhance 
the  efficiency  of  its  service  to  the  dealers,  and; 
give  them  an  opportunity  to  handle  record  trade 
in  addition  to  their  "Harrolla"  business.  Mr. 
Friedman  states  that  he  has  closed  a  number  of 
important  contracts  for  "Harrolla"  representa- 
tion, with  several  other  deals  pending. 


OPENS  SERVICE  DEPARTMENT 


Frank  J.  Coupe,  director  of  sales  and  adver- 
tising of  the  Sonora  Phonograph  Corp.,  New 
York,  announced  this  week  the  opening  of  a 
service  department  at  the  executive  offices  un- 
der the  management  of  Herbert  Weise.  This 
department  will  give  Sonora  dealers  an  even 
greater  degree  of  co-operation  than  they  have 
received  in  the  past,  and  under  Mr.  Weise's  di- 
rection an  efficient  staff  of  service  workers  is 
ready  to  carry  out  the  company's  plans.  Con- 
nected with,  this  department  will  be  an  expert 
mechanic  and  polisher,  who  will  visit  the  ware- 
rooms  of  Sonora  representatives  and  co-operate 
with  them  in  this  division  of  their  business. 


ENLARGING  FACTORY  RESOURCES 


St.  Louis,  Mo.,  February  8.— The  Mozart  Talk- 
ing Machine  Co.,  1432  North  Twentieth  street, 
closed  a  very  satisfactory  year  in  1916,  and  J. 
P.  Fitzgerald,  president  of  the  company,  re- 
ports the  closing  of  many  important  deals  which 
give  the  company  dealer  representation  in  pro- 
ductive territories.  According  to  the  company's 
present  plans,  factory  facilities  will  be  enlarged 
considerably  during  the  coming  year  to  cope 
with  the  requirements  of  Mozart  dealers,  and 
every  effort  will  be  made  to  keep  Mozart  repre- 
sentatives supplied  with  the  machines  they  want 
when  they  want  them.  It  is  quite  likely  that 
new  styles  will  be  announced  in  the  near  future, 
although  the  present  line  has  won  the  enthusi- 
astic praise  of  the  company's  dealers  and  their 
patrons. 


SPECIALIZING  IN  ONE  MODEL 

Samuel  Weinstein,  manufacturer  of  talking 
machine  cabinets,  134  Duane  street,  New  York, 
has  decided  to  specialize  in  the  production  of 
one  model  which  represents  the  results  of  his 
experience  as  a  manufacturer  of  cabinets.  This 
style  will  also  be  manufactured  as  a  record  cab- 
inet and  also  for  player-piano  music  rolls. 


PAYS  TO  KEEP  IN  TOUCH 

Keep  your  eyes  open  all  the  time  you  are 
on  any  business  street  for  the  plans  others  are 
using  to  get  people  to  buy.   
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R.  F.  BOLTON  HOST  AND  GUEST 


District  Manager  of  Columbia  Graphophone  Co. 
Entertains  Sales  Staff  and  in  Turn  Is  Pre- 
sented With  Watch  Chain  and  Silver  Tray 


R.  F.  Bolton,  district  manager  of  the  Columbia 
Graphophone  Co.  in  this  territory,  was  the  host 
at  a  dinner  which  he  gave  his  sales  staff  last 
Friday  evening  at  the  Wool  Club.  Mr.  Bolton 
extended  an  invitation  to  the  members  of  his 
sales  force  to  get  together  for  an  evening's 
jollity  as  a  mark  of  his  appreciation  of  their 
indefatigable  efforts  the  past  year,  and  the 
phenomenal  success  which  crowned  these  efforts. 

At  the  clase  of  the  dinner  Mr.  Bolton  was 
surprised  to  be  the  recipient  of  a  gold  and 
platinum  watch  chain  and  a  sterling  silver  tray, 
which  were  presented  by  the  members  of  his 
force  as  a  token  of  their  esteem  and  affection. 
John  C.  Button,  manager  of  the  local  Dicta- 
phone branch,  made  the  presentation  speech, 
emphasizing  the  co-operation  and  friendship 
sponsored  by  Mr.  Bolton,  which  has  contributed 
materially  to  the  success  of  the  New  York 
wholesale  division. 

Among  those  present  at  the  dinner  were 
W.  C.  Fuhri,  United  States  manager  of  the 
Columbia  Graphophone  Co.;  N.  F.  Milnor,  Dic- 
taphone sales  manager;  Frank  K.  Pennington, 
manager  of  trade  promotion;  J.  C.  Button,  and 
the  following  members  of  the  New  York  whole- 
sale staff:  George  A.  Baker,  H.  L.  Tuers,  W.  J. 
Britton,  L.  C.  Ziegler,  J.  L.  Williams,  C.  M. 
Dally,  O.  P.  Graffen,  J.  A.  Johnson,  A.  W. 
Landay,  W.  I.  Brunner,  M.  C.  Perkins,  D.  E. 
DeMont,  J.  A.  Sieber,  C.  F.  Se.ward,  C.  Shaw 
and  C.  J.  Lawless. 


ALLIED  DEALERS  HOLD  TONE  TEST 

Retailers  of  Edison  Diamond  Disc  Phono- 
graphs in  Los  Angeles  Join  in  Featuring 
Glenn  Ellison — Capacity  Audience  the  Result 


Los  Angeles,  Cal.,  February  6. — Gleiin  Ellison, 
the  popular  Scotch  baritone,  recently  gave  an 


Glenn  Ellison  at  So.  California  Music  Co. 

Edison  tone  test  at  the  Trinity  Auditorium,  this 
city,  in  the  interests  of  the  following  allied  deal- 
ers,. The  Glockner  Music  Co.,  Barker  Bros., 
Wiley  B.  Allen  Co.,  and  the  Southern  California 
Music  Co.  The  entire  affair  was  a  complete 
success,  the  Auditorium  being  packed  to  ca- 
pacity, which  means  about  1,800  people.  De- 
spite the  fact  that  the  rain  poured  heavily  all 
day  and  part  of  the  evening,  Mr.  Ellison  was  in 
excellent  voice,  and  his  singing  in  comparison 
witli  his  voice  as  re-created  on  the  new  Edison, 
aroused  much  enthusiasm. 

On  the  day  prior  to  the  recital  at  Trinity 
Auditorium,  Mr.  Ellison  gave  an  appropriate 
tone  test  before  a  number  of  phonograph  men 
of  the  Southern  California  Music  Co.,  and  is 
shown  in  the  accompanying  picture.  There  are 
in  addition  to  Mr.  Ellison  (seated),  and  read- 


A  Bigger  Better  Business 


Wake  Up  Man 
Make  More  Sales 
File  Your  Records 

The  Ogden  Way 

Is  Unconditionally 
Guaranteed  by 

Your  Jobber 
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SELLS 
FILES 
FINDS 


More  Records 


IN  THE  SHORTEST  TIME- 
IN  THE  SMALLEST  SPACE 

Order  Direct  Naming  Your  Jobber 
Rush  Orders  Shipped  From  Stock  after  Nov.  20th 
Will  pay  for  itself  during  the  rush 
1000's  of  satisfied  Dealers  our  reference 

ORDER  NOW— SAME  LOW  PRICE 

Patented — Patented — Patented 

Ogden  Sectional  Cabinet  Co. 

Lynchburg,  Va. 


ri 


Models  No.  1  and  No.  31. 

High  Grade  Cabinets  for  rec- 
ord parlors. 

Models  No.  2  and  No.  62. 

Low  in  price.  High  efficien- 
cy. Patented. 


ing  from  left  to  right:  Joseph  Carter,  Wm.  H. 
Richardson,  manager  of  the  phonograph  depart- 
ment; Ralph  Salyer,  Wm.  Bailey,  Leonard  New- 
ton, Raymond  Smith,  Carl  Esterberg,  Walter 
Webber  and  Herbert  Fish. 


CALL  FOR  6  PER  CENT.  INTEREST 

On  All  Installment  Sales  of   Sonora  Phono- 
graphs—New Contract  Has  This  Clause 


INCORPORATED 

A  certificate  of  incorporation  was  issued  re- 
cently from  The  World  Phonograph  Co.,  of 
Wilmington,  Del.,  for  the  purpose  of  manufac- 
turing talking  machines.  The  capitalization  of 
the  concern  is  $100,000. 


CREDITORS  TO  MEET 


In  its  new  contracts  the  Sonora  Phonograph 
Corp.  has  inserted  a  clause  calling  for  6  per 
cent  interest  on  all  installment  sales  of  Sonora 
phonographs.  This  move  is  meeting  with  the 
popular  approval  of  Sonora  dealers  throughout 
the  country,  who  have  long  since  recognized 
the  desirability  of  charging  interest  on  "time" 
sales,  Sonora  representatives,  practically  with- 
out an  exception,  have  been  asking  6  per  cent 
interest  on  installment  sales  for  some  time  past. 


A  meeting  of  the  creditors  of  the  Triton  Pho- 
nograph Co.,  bankrupt,  will  be  held  at  the  office 
of  Peter  B.  Olney,  referee,  68  William  street, 
New  York  City,  on  February  21. 


GET  IT? 


The  pretty  New  England  maiden  had  been 
tangoing  strenuously  with  a  vigorous  young  man 
from  the  West. 

"Really,"  she  protested.  "I  must  stop,  I'd  like 
to  keep  on  and  on,  but  I'm  danced  out." 

"Why,  how  can  you  say  that?"  he  cried  in 
astonishment  as  he  escorted  her  to  a  seat.  "I 
don't  think  you  are  darned  stout  at  all.  You're 
just  plump  enough." 


H  A  Y  N  E  '  O  L  A 

The  Instrument  of  Quality 

Plays  all  Disc  Records  made, 
without  changing  parts. 

We  have  the  right  Instrument  and 
the  right  discount  for  the  dealer. 

Can  satisfy  the  most  conservative. 
It  will  pay  you  Mr.  Dealer  to  write  us. 

Hayne'ola  Phonograph  Corporation 


OTTAWA 


ILLINOIS 


INCORPORATED 

A  certificate  of  incorporation  was  issued  to 
the  firm  of  Vogel  &  Briggs,  of  Plainfield.  N.  J., 
last  week,  for  the  purpose  of  dealing  in  talking 
machine  supplies.    The  capitalization  is  $125,000 


A  Phenomenal  Success  THE  ENBECO  0ver50,000  Sold  the  First  Month 

A  universal  needle  that  will  absolutely  play  all  makes  of  Phpnolraph  records,  Vertical  "  Lateral  . cut _  in  a  clean 
loud  tone.  Takes  the  place  of  a  Jewel  point  and  a  steel  needle,  and  will  play  for  hours  wi  ho ut  ^an^'ng  needles 
if  used  as  directions,  details  for  10c.  Each  needle  die  cast  by  hand  made  of  a  compos  t  or .  crystal  and  each 
packed  in  a  capsule  carefully  inspected,  V2  gross  in  display  carton.  One  envelope  with  full  direct ons  tor  each 
needle  with  space  for  your  address.  Price  $9.00  per  gross  net.  Will  ship  'A  gross  prepaid  insuied  to  you 
address  for  $^.50,  cash  with  order.    Address        ^   BARUCH  &  CO.,  Exclusive  Makers,  Tribune  Building,  New  York 


CABINETS 

All  styles  of  Talking  Machine 
and  Disc  Record  Cabinets  for 
Manufacturers    and  Dealers. 

Standard  and  Special  Designs  :: 

PROMPT  SHIPMENTS  GUARANTEED 
LET  US  FIGURE  ON  YOUR  REQUIREMENTS 

FRANZ  BRUCKNER  MFG.  CO. 


405  Broadway 


New  York 
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WORLD'S  CLASSIFIED  ADVERTISING 

Any  member  of  the  trade  may  forward  to  this  office 
a  "Situation"  advertisement  intended  for  this  Depart- 
ment to  occupy  a  space  of  four  lines,  agate  measure, 
and  it  will  be  inserted  free.  Replies  will  also  be  for- 
warded without  cost.  Additional  space  will  be  at  the 
rate  of  25c.  per  line.  If  bold  faced  type  is  desired  the 
cost  of  same  will  be  25c.  per  line.  Business  oppor- 
tunities 25c.  per  line. 

SALESMANAGER,  aged  32,  eight  years'  ex- 
perience in  Victor  and  Columbia  lines,  live  wire, 
one  who  has  made  good,  wishes  to  connect  with 
large  house;  best  references;  willing  to  leave 
town.  Address  "Box  No.  391,"  care  The  Talk- 
ing Machine  World,  373  Fourth  Ave.,  New  York. 

WANTED — Experienced  repair  man  for  Vic- 
trolas.  Good  proposition.  Prominent  house  in 
New  York  City.  Address  "Box  No.  392,"  care 
The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 


WANTED — Talking  Machine  expert,  versed 
in  manufacturing  and  selling,  preferably  with 
New  York  connections,  to  introduce  new  ma- 
chine with  compelling  patented  features.  Ad- 
dress, giving  experience  and  expectations.  G.  C. 
C,  care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 

WANTED — Quotations  on  phonograph  cab- 
inets in  quantities,  in  oak  and  mahogany.  Ad- 
dress "Box  No.  393,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

A  NO.  1  SHIPPING  CLERK,  capable  of  tak- 
ing charge  of  shipping  department  of  any  size, 
is  open  for  a  position  in  New  York  City.  Thor- 
oughly understands  every  detail  of  shipping, 
and  can  furnish  first-class  references.  Address 
"Box  R.  M.,"  care  The  Talking  Machine  World, 
373  Fourth  Ave.,  New  York. 

FOR  SALE— U.  S.  Pat.  Off.  Trade  Mark 
TONOLA,  Reg.  July  18,  1916,  for  talking  ma- 
chines, phonographs.  Address  L.  A.  Priess,  11 
South  Seventh  St.,  Minneapolis,  Minn. 

WANTED  for  cash,  complete  plant  for  press- 
ing records.  Send  details  and  location.  "X.  P.," 
care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 

AM  NOT  LOOKING  FOR  A  JOB  in  the 

ordinary  sense  of  the  word,  but  for  a  connec- 
tion with  a  phonograph  concern  of  standing. 
Have  broad  knowledge  of  the  phonograph  busi- 
ness and  years  of  manufacturing  and  selling 
experience.  Highest  references.  Would  pre- 
fer position  in  capacity  of  outside  salesman  with 
New  York  House.  Address  "Salesman,"  care 
The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 

SALESMAN  AND  MANAGER— Five  years'  experience, 
desires  position  anywhere  in  United  States,  preferably  in 
West.  Have  handled  Victor,  Edison  and  Columbia.  Can 
consider  good  offer  on  short  notice.  Address  "Box  394," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 


PHONOGRAPH  MECHANIC— Six  years'  experience; 
expert  assembling,  repairing  and  polishing;  wishes  steady  po- 
sition. Address  Murray  E.  Blumenthal,  328  Bushwick  Ave., 
Brooklyn,  N.  Y. 


WANTED — Salesman  to  sell  talking  machine  cabinets. 
Address  "Box  396,"  care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York. 


YOUNG  married  man,  27  years  old,  wishes  to  get  in 
touch  with  Victor  distributor  who  is  looking  for  salesman 
to  call  on  and  sell  the  trade.  Is  well  acquainted  with  the 
Victor  line.  Can  furnish  best  of  references.  Address 
"Box  395,"  care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 


POSITION  WANTED  as  manager  or  salesman.  Six 
years'  experience  in  both  Victor  and  Columbia  lines.  Pre- 
fer to  locate  in  South  or  Pacific  Coast.  Wholesale  pre- 
ferred. Address  "Box  397,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


POSITION  WANTED  by  a  man  who  understands  the 
talking  machine  line  from  beginning  to  end,  manufacturing, 
wholesale  or  retail.  Been  in  this  line  for  nineteen  years. 
Address  Geo.  H.  Van  Riper,  636  Mt.  Prospect  Ave., 
Newark,  N.  J. 


POSITION  WANTED— Salesman  and  manager,  Edison 
Disc  line,  with  live  house.  Age  33,  married.  Hold  similar 
position  now.  Address  "Box  398,"  care  The  Talking  Ma- 
chine World,  373  Fourth  Ave.,  New  York. 


SALESMAN  (27)  having  an  established  phonograph  trade 
in  New  York  and  Brooklyn  desires  position  as  salesman  or 
manager.  Full  particulars  in  personal  interview.  Address 
"Box  339,"  care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 


WANTED — A  number  of  live,  energetic  salesmen  capable 
of  taking  charge  of  talking  machine  section  in  large  furni- 
ture and  department  stores.  To  those  answering  the  re- 
quirements we  offer  a  liberal  proposition  including  salary 
and  commission.  Address  "Box  400,"  care  The  Talking 
Machine  Wolrd,  373  Fourth  Ave.,  New  York. 


WANTED — Owing  to  our  increasing  business  we  require 
two  more  salespeople,  must  have  experience  in  the  Edison 
line  and  able  to  make  good;  only  live  wires  need  to  apply. 
Must  be  willing  to  canvass  from  house  to  house,  and  assist 
in  store  when  needed.  Triflers  or  those  addicted  to  liquor 
not  considered.  State  salary  expected  and  full  particulars  in 
first  letter.  Also  photo,  if  possible.  The  Diamond  Disc 
and  Amberola  Shop,  Bryan,  Ohio. 


PRACTICAL  CABINET  SUPERINTENDENT  and  de- 
signer is  seeking  to  make  a  change.  Many  years  experience 
in  phonograph  cabinet  manufacturing.  Thoroughly  com- 
petent and  knows  how  to  get  results.  Now  employed. 
Highest  references.  Young  man.  Knows  all  the  latest 
methods.  Address  "Box  401,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


POSITION  WANTED— Salesman  and  manager  Edison 
Disc  line  with  live  house.  Hold  similar  position  now. 
Edison  Laboratory  experience.  Age,  33;  married.  Ad- 
dress "Box  390,"  care  The  Talking  Machine  World,  -373 
Fourth  Ave.,  New  York. 


POSITION  wanted  by  mechanic  of  experience.  20  years 
on  instrument  work.  Expert  on  motor  troubles,  as  repair- 
man, assembler  and  adjuster  of  phonographs;  have  Al  refer- 
ence from  one  of  the  best  firms  in  New  York  City.  Ad- 
dress "Box  381,"  care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York. 


EXPERIENCED  man  in  the  talking  machine  business, 
thoroughly  schooled  in  salesmanship  and  with  experience  as 
manager,  desires  position  with  live  talking  machine  dealer — 
Edison  dealer  preferred.  Address  "Box  382,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


REPAIRMAN  WANTED— Must  be  thoroughly  familiar 
with  both  Victor  and  Columbia  motors  and  capable  of 
turning  out  the  best  of  repairs  on  same.  Send  complete 
references  in  first  letter.  Address  Tri-State  Talking  Ma- 
chine Co.,  El  Paso,  Texas. 


SALESMAN,  thirty  years  of  age,  eight  years  experience 
as  salesman,  competent  to  produce  results,  seeks  connec- 
tion, wholesale  or  retail.  Highest  references.  Address 
"Box  383,"  care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 


YOUNG  MARRIED  man  of  good  appearance  and  over 
twelve  years'  experience  in  the  phonograph  business,  de- 
sires the  management  of  a  Victor  or  Edison  department. 
Prefer  the  Southern  States.  A-l  references.  Address 
"Box  372,"  care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 


POSITION  wanted  by  a  young  man  who  is  thoroughly 
acquainted  in  the  Victor  products  as  inside  salesman. 
Capable  of  furnishing  first-class  reference.  Address  "Box 
373,"  care  The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 


MANAGER — Experienced  talking  machine  man  (all  lines) 
desires  a  change;  33  years  of  age;  seven  years  with  present 
firm  as  manager.  Will  consider  managerial  duties  and 
permanent  place  with  contract  only.  Replies  confidential. 
Address  "Box  375,"  care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York. 


Retail  Store  For  Sale 

Pianos,  Small  Goods  and  Vic- 
trola  agency  in  city  of  12,000 
with  lots  of  good  country  trade. 

Established  eighteen  years  in 
the  heart  of  the  orange  belt. 
Inspection  invited.  Serious  ill- 
ness of  proprietor  cause  of  sale. 

THE  DEMING  MUSIC  CO. 

REDLANDS,  SOUTHERN  CALIFORNIA 


WANTED 

Job  lots  of  talking  machines  and  rec- 
ords. Spot  cash  paid  for  them.  Den- 
ninger  Cycle  Co.,  Rochester,  N.  Y. 


STEWART  CORP.  PLANS  BIG  THINGS 

Chicago,  III.,  February  10.— In  the  course  of 
about  sixty  days  the  Stewart  Phonograph  Cor- 
poration plans  to  put  upon  the  talking  machine 
market  additional  and  more  diversified  styles 
of  machines  that,  it  is  expected,  will  prove  even 
more  popular  than  the  $6.50  talker  that  sig- 
nalized the  company's  entrance  into  this  field. 

While  no  definite  announcement  has  yet 
been  made,  Manager  L.  McArthur  intimates  that 
the  newer  styles  will  be  of  the  larger  cabinet 
type  and  that  they  will  be  distinctly  original, 
both  mechanism  and  design. 

The  Stewart  Corporation  believes  that  there 
is  a  big  market  for  machines  that  are  merito- 
rious and  which  can  be  sold  in  almost  every 
market'and  to  every  class  of  trade.  That  this 
theory  is  correct  is  rapidly  proved  by  a  journey 
through  the  Stewart  factory  at  2843  North  Lin- 
coln street.  Here  the  visitor  finds  dozens  of 
huge  and  intricate  machines  and  scores  of  small- 
er and  apparently  more  simple  ones  which  turn 
out  with  almost  human  ingenuity  the  many 
small  parts  that  enter  into  the  little  phono- 
graph's construction.  Great  stocks  of  materials 
are  to  be  seen  in  storage  and  the  necessity  of 
them  is  better  understood  when  one  learns  that 
previous  to  Christmas  the  factory  turned  out 
5,000  machines  a  day. 

SMILE 

Smile  and  the  world  smiles  with  you, 
"Knock,"  and  you  go  alone; 

For  the  cheerful  grin 

Will  let  you  in 
Where  the  kicker  is  never  known. 
Growl,  and  the  way  looks  dreary, 
Laugh,  and  the  path  is  bright, 

For  the  welcome  smile 

Brings  sunshine,  while 
A  frown  shuts  out  the  light. 

Sing,  and  the  world's  harmonious, 
Grumble,  and  things  go  wrong; 

For  all  the  time 
You  are  out  of  rhyme 
With  the  busy,  bustling  throng. 
Kick,  and  there's  trouble  brewing, 
Whistle  and  life  is  gay. 

So  sing  this  song 

As  you  go  along, 
"I  am  saving  every  day."  — Omaha  Bee 


TONE-ARMS-MOTORS-SOUND-BOXES 

We  are  manufacturing  a  complete  line  of  tone-arms,  motors  and 
sound-boxes  that  we  can  offer  the  trade  at  very  attractive  prices. 

Prompt  Deliveries  GUARANTEED 

All  representations  will  be  carried  out.    We  guarantee  the  fulfillment  of 
every  contract. 

PHONOGRAPH  PARTS  CO.,  7  West  22d  Street,  New  York 
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CONVENTION  OF  EDISON  DISC  JOBBERS'  ASSOCIATION     talk  AT  merchants' SHORT  COURSE 


Hold  Interesting  Sessions  at  Hotel  Knickerbocker,  New  York,  on  Monday  and  Tuesday  of  This 
Week— Instructive  Papers  Read  and  Discussed  by  Members— Elaborate  Entertainment 


The  annual  convention  of  the  Edison  Dia- 
mond Disc  Jobbers'  Association  was  held  at  the 
Hotel  Knickerbocker,  New  York,  on  Monday 
and  Tuesday  of  this  week,  February  10  and  11, 
with  a  great  majority  of  the  members  as  usual 
in  attendance.  Like  the  convention  last  year 
there  was  a  general  program  providing  for  the 
reading  of  papers  by  factory  officials  and  others, 
and  the  jobbers  in  several  closed  sessions  con- 
ferred among  themselves  regarding  business  re- 
sults and  prospects  and  ways  and  means  for 
stimulating  trade.  The  jobbers  expressed  them- 
selves as  being  particularly  enthusiastic  over  the 
success  of  the  numerous  tone  tests  held  during 
the  past  year  and  intimated  that  they  would 
co-operate,  strongly  with  the  Edison  Co.  in  con- 
ducting similar  campaigns  in  the  future.  Mer- 
chandising methods  also  came  in  for  attention, 
the  matter  of  credits  receiving  special  consid- 
eration. 

The  business  at  the  Monday  session  included 
the  election  of  officers  for  the  coming  year  as 
follows:  President,  Walter  Kipp,  Kipp  Phono- 
graph Co.,  Indianapolis;  vice-president,  L.  N. 
Bloom,  Phonograph  Co.,  Cleveland;  secretary, 
F  E.  Bolway,  Frank  E.  Bolway  &  Son,  Inc., 
Syracuse;  treasurer,  H.  H.  Blish,  Harger  & 
Blish,  Des  Moines;  Advisory  Committee — 
H.  H.  Curry,  Dallas;  E.  Bowman,  Richmond, 
Va.;  S.  E.  Rosenblatt,  Atlanta,  Ga. 

The  Tuesday  sessions,  both  morning  and  after- 
noon was  given  over  to  the  reading  of  papers 
by  members  of  the  association,  and  discussions 
thereon  and  to  addresses  by  various  factory  of- 
ficials, including  Carl  H.  Wilson,  vice-president 
of  Thos.  A.  Edison,  Inc.;  L.  C.  McChesney,  ad- 
vertising manager,  and  others.  The  papers  by 
the  members  were  for  the  most  part  of  unusual 
interest,  and  included,  among  others,  those  on 
"Dealers'  Conventions,"  by  B.  A.  Trestrail,  of 
the  R.  S.  Williams  Sons  Co.,  Toronto;  "Cir- 
cularizing Dealers,"  by  Geo.  C.  Silzer,  of  Harger 
&  Blish,  Des  Moines,  la.;  "Window  Display," 
by  Mark  Silverstone,  Silverstone  Music  Co.,  St. 
Louis;  "Soul  Talk,"  by  M.  M.  Blackman,  The 
Phonograph  Co.,  Inc.,  Kansas  City;  "Tone 
Tests,"  by  H.  H.  Blish,  Harger  &  Blish,  Des 
Moines;  "Service  a  Dealer  Should  Give,"  by 
Albert  A.  Buehn,  of  the  Buehn  Phonograph  Co., 
Pittsburgh;  "How  to  Make  the  Most  Out  of 
Edison  Week,"  by  L.  N.  Bloom,  of  The  Phono- 
graph Co.,  Inc.,  Cleveland;  "Accounting,"  by  R. 
J.  Pritchard,  of  the  Phonograph  Corp.,  New 
York;  "Advertising,"  by  A.  C.  G.  Hamensfahr, 
general  manager  of  Collier's  Weekly,  and  an  im- 
portant address,  "Relations  of  a  Dealer  With 
His  Bank,"  by  W.  F.  H.  Koelsch,  vice-president 
of  the  Bank  of  the  United  States,  and  president 
of  the  New  York  Credit  Men's  Association.  In 
addition  a  tone  test  by  Glenn  Ellison,  the  well- 
known  Edison  artist,  was  one  of  the  features  of 
the  morning  session. 

The  various  jobbers  were  particularly  en- 
thusiastic over  the  reports  brought  in  by  fac- 
tory representatives,  and  especially  the  prom- 
ises made  for  greatly  increased  record  and  ma- 
chine output. 

The  program  of  entertainment  arranged  by  the 
factory  officials  was,  as  usual,  an  elaborate  one. 
On  Monday  evening  the  jobbers  were  the  guests 
of  the  Edison  Co.  at  an  elaborate  banquet  at 
Sherry's,  during  the  course  of  which  interesting- 
addresses  were  made  by  Wm.  E.  Maxwell,  vice- 
president  of  Thos.  A.  Edison,  Inc.;  Carl  H. 
Wilson,  general  manager  of  the  company,  and 
Walter  Kipp,  the  newly  elected  president  of  the 
association.  Thos.  A.  Edison  did  not  attend 
the  dinner  but  was  ably  represented  by  his  son, 
Charles.  During  the  course  of  the  dinner  an 
elaborate  musical  program  was  given  by  Marie 
Rappold,  Jacques  Urlus,  Carl  Jorn,  Betsy  Lane 
Shepherd,  Billy  Murray  and  others  of  equal 
reputation. 

On  Tuesday  evening  the  jobbers  were  the 
guests  of  the  company  at  a  theatre  party  at  the 
Century  Theatre,   to   see   the  performance  of 


one  of  New  York's  reigning  successes,  "The 
Century  Girl." 

Several  of  the  jobbers  who  arrived  in  town 
last  week  for  the  meetings  also  attended  the 
banquet  given  in  West  Orange  on  Saturday  to 
Mr.  Edison  by  3,000  of  his  employes. 

Among  those  present  were:  E.  Bowman,  of 
C.  B.  Haynes  &  Co.,  Richmond,  Va.;  H.  G. 
Stanton  and  B.  A.  Trestrail,  R.  S.  Williams  & 
Sons  Co.,  Toronto;  Walter  Kipp,  Kipp  Phono- 
graph Co.,  Indianapolis;  L.  N.  Bloom  and  B. 
W.  Smith,  Phonograph  Co.,  Cleveland;  D.  W. 
Schultz,  Schultz  Bros.,  Omaha;  H.  H.  Blish  and 
Geo.  C.  Silzer,  Harger  &  Blish,  Des  Moines,  la.; 
Albert  Buehn,  Buehn  Phonograph  Co.,  Pitts- 
burgh; W.  O.  Pardee,  H.  L.  Ellenberger,  and 
F.  H.  Silliman,  Pardee-Ellenberger  Co.,  New 
Haven  and  Boston;  Geo.  L.  Babson  and  R.  J. 
Pritchard,  Phonograph  Corp.,  of  New  York;  F. 
E.  Bolway,  F.  E.  Bolway  &  Sons,  Syracuse;  C. 
E.  Goodwin,  Phonograph  Co.,  Chicago;  N.  D. 
Griffith,  American  Phonograph  Co.,  Albany,  N. 
Y.;  James  Chandler,  Chandler  &  Co.,  Bangor, 
Me.;  Wm.  A.  Schmidt,  Phonograph  Co.,  Mil- 
waukee; Mark  Silverstone,  Silverstone  Music 
Co.,  St.  Louis;  M.  M.  Blackman,  Phonograph 
Co.,  Kansas  City,  Mo.;  S.  E.  Rosenblatt,  Pho- 
nographs, Inc.,  Atlanta,  Ga.;  H.  H.  Curry,  Texas- 
Oklahoma  Phonograph  Co.,  Dallas,  Tex.;  Lau- 
rence Lucker,  Minnesota  Phonograph  Co.,  Min- 
neapolis, Minn.,  and  others. 


F.  E.  Morton  and  M.  M.  Blackman  Among 
Those  Who  Address  Talking  Machine  Dealers 
at  the  Kansas  State  University  Last  Week 


INCORPORATED 


Lawrence,  Kan.,  February  10. — -The  first  Music 
Section  of  the  Merchants'  Short  Course  at  the 
Kansas  State  University  was  held  this  week  with 
a  most  pleasing  attendance  of  music  trade  mem- 
bers. There  was  a  special  lecture  on  February 
8  to  the  entire  audience  at  the  Short  Course  by 
Frank  E.  Morton,  acoustic  engineer  of  the  Amer- 
ican Steel  &  Wire  Co.,  and  an  address  to  the 
Music  Section  itself  by  M.  M.  Blackman,  mana- 
ger of  the  Edison  Shop  of  this  city,  and  Round 
Tables  on  these  days  at  which  merchants  asked 
questions  and  discussed  merchandising  prob- 
lems. Questions  regarding  the  comparaive  qual- 
ity and  selling  advantages  of  different  makes  of 
machines  were  avoided. 

Mr.  Blackman's  talk  was  on  the  higher  ideals 
on  merchandising,  urging  the  merchants  to  see 
in  the  selling  of  talking  machines  a  service  that 
touched  the  inner  lives  of  their  patrons,  that  was 
uplifting  and  broadly  beneficial  to  the  home 
life.  The  men  attending  the  music  section  were 
largely  managers  of  talking  machine  depart- 
ments, furniture  dealers,  jewelers,  and  others 
handling  talking  machines  and  side  lines,  but 
very  few  exclusive  talking  machine  dealers. 

Mr.  Blackman's  address  incidentally  contained 
a  strong  plea  for  clean  advertising,  honest  busi- 
ness methods  and  general  courtesy  in  business. 

Mr.  Morton's  interesting  address  on  "Talk- 
ing Machines — the  Responsive  Side"  is  repro- 
duced in  another  page  of  The  Talking  Machine 
World  this  month. 


A  certificate  of  incorporation  was  issued  last 
week  to  the  Belmont  Sewing  &  Talking  Machine 
Co.,  of  Chicago,  111.  The  capitalization  is  $25,000, 
the  incorporators  being  William  Schreiber, 
Moritz  M.  Hirsch  and  Abram  A.  Schwarbach. 


WOULD  LIKE  TO  HEAR  FROM  DEALERS 


The  Eclipse  Phonograph  Corp.  was  incor- 
porated last  week  at  Dover,  Del.,  to  manufacture 
talking  machines,  the  capitalization  being 
$1,000,000. 


The  Ott  &  Lehman  Furniture  &  Talking  Ma- 
chine Co.,  of  Huntsville,  Ala.,  are  doing  a  large 
Victor  business  in  their  new  quarters  in  that 
city. 


George  W.  Walker,  of  the  Herrick  Piano  Co., 
Grand  Rapids,  Mich.,  has  left  with  his  family 
for  a  month's  sojourn  in  California. 


Following  the  recent  announcement  of  the 
Pathe  Freres  Phonograph  Co.  of  their  intention 
to  open  in  the  near  future  a  department  ex- 
clusively given  to  the  development  of  the  foreign 
record  trade,  plans  are  being  rapidly  completed 
to  make  this  department  one  of  the  best  of  its 
kind.  In  the  meantime  while  their  plans  are 
being  formulated,  they  -will  be  pleased  to  hear 
from  the  dealers  who  are  interested  in  this 
branch  of  the  business.  Any  suggestions  the 
dealers  care  to  make  as  to  the  best  method  of 
procedure  to  be  followed  in  reaching  and  serv- 
ing the  millions  of  people  in  this  country  who 
are  interested  in  this  class  of  record  will  be  wel- 
comed by  the  Pathe  Co. 


Tone-Arms,  Sound  Boxes, 
Turntables,  Needle  Cups,  etc. 


Our  No.  4  Universal  Tone-Arm 
Now  Ready  for  Delivery.    Write  for  details. 


PRESTO  PHONO  PARTS  are  made  in  the  best 
equipped  plant  in  the  East  devoted  to  the  manufacture  of 
phono  parts.  Automatic  machinery  and  high  speed  tools 
and  dies  guarantee  to  you  quality  in  all  departments  of 
manufacture. 

Write  today  for  samples  and  prices. 

REMEMBER — The  Presto  Specialty  Department  plans  and  manufactures  parts  of  individual 
design.  Here  capable  engineers  will  gladly  help  you  solve  your  part  problems— be  they  scientific 
or  mechanical.  They  will  show  you  the  Presto  way  to  produce  quality  die  castings  and  phono 
parts.    TELL  US  YOUR  NEEDS.    DO  IT  TODAY. 

PRESTO  PHONO  PARTS  CORPORATION 

Factory  and  Executive  Office  :  Sperry  Building,  Manhattan  Bridge  Plaza,  Brooklyn.  N.  Y. 
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You  Ought  to  Know 

In  case  you  are  contemplating 
expanding  the  sphere  of  your 
business  to  include  departments 
devoted  to  Pianos,  Player-Pianos, 
Musical  Merchandise  or  Sheet 
Music,  that  you'll  find  news  and 
comments  about  them  all  in 


mm 


ESTABLISHED  1876 


The  oldest  and  leading  music  trade  weekly,  which 
covers  every  branch  of  the  industry. 


It  Contains 

instructive  and  educational  articles.    Hints  on  salesmanship 
and  advertising.  Editorials  that  are  timely  and  authoritative. 
Facts  about  the  new  things  in  the  trade.     Trade  happenings 
in  all  parts  o  f  the  United  States. 


"Review  the  Music  Trade  With  Us" 

Send  your  $2  now  tor  a  full  year's  subscription  to 


THE  MUSIC  TRADE  REVIEW 

373  FOURTH  AVENUE  NEW  YORK 
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RECORDING  HEART  BEATS  OF  THE  SOLDIERS  OF  FRANCE     PLAN  NATIONAL  WEEK  OF  SONG 


The  advertising  department  of  the  Pathe 
Freres  Phonograph  Co.,  New  York,  received  re- 
cently from  the  recording  laboratories  of  the 
Pathe  Freres  Phonograph  Co.,  Paris,  France,  a 
most  unusual  photograph,  which  is  reproduced 
herewith.    It  was  taken  in  the  company's  record- 


the  minutest  irregularity  in  the  heart  beats 
is  instantly  detected. 

The  government  officials  determined  a  short 
while  ago  to  find  a  method  which  would  enable 
them  to  gain  a  detailed  knowledge  of  the  phys- 
ical stamina  of  the  soldiers  in  the  French  army, 


Use  of  Talking  Machine  Records  Advocated  For 
Celebration  Planned  For  Schools  Next  Week 
— Special  List  of  Victor  Records  Prepared 


Following  the  suggestion  made  by  one  of  the 
leading  educational  magazines  of  the  country, 
the  National  Bureau  of  Education  has  been  car- 
rying on  a  campaign  to  have  the  week  of  Wash- 
ington's Birthday,  February  18  to  24,  set  aside 
as  a  "National  Week  of.  Song."  The  plan  has 
been  taken  up  by  many  State  superintendents  of 
instruction,  hundreds  of  schools  and  those  in- 
terested in  community  singing,  and  it  is  prob- 
able that  next  week  will  see  special  programs 
of  singing  in  many  of  the  schools  of  the  coun- 
try. Talking  machine  records  have  been  sug- 
gested as  one  means  of  making  a  "National 
Week  of  Song"  a  successful  reality,  and  Mrs. 
Frances  E.  Clark,  director  of  the  educational 
department  of  the  Victor  Talking  Machine  Co., 
has  prepared,  and  issued  in  circular  form  for 
the  convenience  of  dealers,  a  list  of  two  dozen 
records  of  patriotic  and  home  songs  specially 
suitable  for  the  celebration  as  planned. 


Recording  Heartbeats  of  French  Soldier  in  Pathe  Freres  Laboratory 


ing  studios  in  Paris  and  represents  the  two 
Pathe  brothers,  Emil  and  Charles,  and  three 
members  of  the  Pathe  recording  staff  making 
a  record  of  the  heart  beats  of  a  soldier  in  the 
French  army.  The  Pathe  Freres  Phonograph 
Co.  is  working  in  conjunction  with  the  French 
government  in  making  these  records,  and  after 
they  are  completed  they  are  reproduced  and 


and  selected  the  Pathe  Freres  recording  appara- 
tus as  the  medium  which  could  give  them  this 
information  with  maximum  efficiency.  After  the 
records  are  finished  the  French  medical  authori- 
ties listen  to  them  at  their  convenience,  and 
it  is  a  tribute  to  the  perfection  of  the  Pathe 
recording  apparatus  that  this  plan  has  proven 
highly  successful. 


PROF.  HALL  AND  THE  MAQNOLA 

Chicago,  III-.,  February  12. — Arnold  B.  Hall, 
professor  of  political  science,  University  of  Wis- 
consin, writes  Frank  W.  Olsen,  of  the  Magnola 
Talking  Machine  Co.,  Chicago,  as  follows: 

''My  dear  Mr.  Olsen — The  Magnola  talking 
machine  reached  us  yesterday  and  I  want  to 
assure  you  of  our  enthusiastic  delight  with  it. 
I  want  again  to  express  my  personal  apprecia- 
tion of  your  careful  attention  to  our  interests. 
I  am  convinced  that  it  has  the  richest  tone  of 
any  of  the  machines  I  have  heard.  Very  truly 
yours, 

"(Signed)  Arnold  B.  Hall." 
This  is  one  of  the  many  such  compliments 
which  are  being  continually  received  by  the 
Magnola  Talking  Machine  Co.,  and  evidences 
the  general  appreciation  of  Magnol-a  merit  and 
service. 


IMPORTANT  NOTICE 

To   Talking   Machine   Manufacturers   and  Dealers 


OUR  new  catalog  will  be  ready  for  distribution  March  1st,  and  will 
contain  photographs  and  descriptions  of  our  latest  designs  in  Tone 
Arms  and  Sound  Boxes  and  also  our  New  Attachments  for  Victor  and 
Columbia  Machines,  which  will  enable  owners  of  those  machines  to  play 
the  Pathe  and  Edison  records  perfectly,  also  our  New  Attachment  for 
Edison  Machine  to  play  Pathe  records  and  give  a  perfect  reproduction. 

WRITE  US  FOR  CATALOG  AND  PRICES 


THE  UNION  PHONOGRAPH  SUPPLY  GO. 

Manufacturers  of  Phonograph  Supplies 

1100-1108  West  9th  Street  cor.  Front  Avenue  CLEVELAND,  OHIO 
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ADDITIONS  TO  THE  MANDEL  LINE 


THE  HARD  WORKERS  WIN  OUT 


Several  New  Models  of  Machines  Placed  on  the 
Market  by  the  Mandel  Mfg.  Co. 


Chicago,  III.,  February  12. — Announcement  was 
made  this  week  by  M.  B.  Silverman,  sales  di- 
rector of  the  Mandel  Mfg.  Co.,  of  the  new 
designs  which  that  company  has  placed  upon  the 
market.  The  retail  prices  of  these  will  be  $35, 
$65,  $100,  $150  and  $250.  Equipped  with  electric 
motors  these  machines  will  sell  for  $25  addition- 
al. All  of  this  will  be  good  news  to  the  2,000 
Mandel  dealers  that  are  now  upon  the  firm's 
books. 

The  Mandel  organization  has  made  big  strides 
since  its  entrance  to  the  trade  a  short  year 
ago  and  has  become  a  big  factor  in  the  music 
trade  in  that  time. 

In  discussing  the  new  models  Mr.  Silver- 
man said:  "Particular  attention  is  called  to  the 
$250  model  which  the  Mandel  Co.  considers  a 
triumph  in  wood  craftsmanship.  The  elegance 
and  beauty  of  this  cabinet  lend  to  it  an  atmos- 
phere of  refinement  that  is  destined  to  make 
this  model  extremely  popular  among  lovers  of 
period  furniture. 

"Every  part  of  our  machines  is  made  in  our 
own  factory,  which,  I  believe,  is  a  most  ad- 
vantageous thing  from  the  dealer's  standpoint. 
As  a  result  we  stand  back  of  the  machine  to 
the  last  detail  and  evade  no  responsibility  for 
any  misbehavior.  The  result  is  that  we  give 
a  practically  iron-clad  guarantee  with  our 
goods." 


DETROIT  ASSOCIATION  MEETS 


Talking  Machine  Dealers  Hold  Annual  Session 
and  Elect  Officers  for  Coming  Year 


Detroit,  Mich.,  February  5. — The  Detroit  Talk- 
ing Machine  Association  at  its  annual  meeting 
held  on  Friday  evening,  January  26,  at  the 
Hotel  Charlevoix,  elected  A.  A.  Grinnell  (of 
Grinnell  Bros.),  president;  Wallace  Brown  (New 
Edison  dealer),  first  vice-president;  Sam  Lind 
(Columbia  Graphophone  Co.),  second  vice- 
president;  George  Smith  (Detroit  Music  Co.), 
secretary,  and  Sidney  Guest  (piano  and  talking 
machine  dealer),  treasurer.  Steps  were  also 
taken  to  stop  the  sending  out  of  records  on 
approval  on  Saturdays  and  days  preceding  holi- 
days. A  committee  is  now  at  work  drawing  up 
a  uniform  slip  for  dealers  to  send  out  with  all 
approval  packages.  The  next  regular  meeting 
will  be  held  this  month. 


Paul  E.  Haessier,  trustee  in  bankruptcy,  sold 
the  machinery  and  business  of  the  Rex  Talking 
Machine  Corp.,  of  Wilmington,  Del.,  at  the 
plant  on  Vandeveer  avenue,  last  week. 

CABINETS 
MOTORS 
TONE  ARMS 
SOUND  BOXES 

HARDWARE 
DIAMOND  POINTS 
Etc.,  Etc. 

We  carry  in  stock  at  all  times  a  complete  assort- 
ment of  all  parts.  Attractive  prices  and  prompt 
deliveries. 

We  can  handle  business  in  any  quantity.  Let 
us  figure  on  your  requirements. 

Standard  Phonograph  Co. 

15  East  14th  Street  NEW  YORK 


Workers,  Not  Prodigies,  Score  in  Battle  for 
Business  Success,  Says  Chas.  M.  Schwab 


Charles  M.  Schwab,  the  great  steel  manufac- 
turer, is  one  of  the  "live  wires"  of  the  American 
industrial  world,  and  in  his  recent  book,  "Suc- 
ceeding With  What  You  Have,"  he  points  out 
a  fact  which  is  of  interest  to  talking  machine 
men,  that  those  who  have  succeeded  are  not 
prodigies,  but  hard  workers.  "American  in- 
dustry," he  adds,  "is  spilling  over  with  the  men 
who  started  even  with  the  present  leaders;  there 
is  not  a  man  in  power  at  the  Bethlehem  steel 
plant  who  did  not  begin  at  the  bottom  and  work 
his  way  up. 

"Young  men  may  enjoy  dropping  their  work 
at  5  or  6  o'clock  and  slipping  into  a  dress  suit 
for  an  evening  of  pleasure,  but  the  habit  has 
certain  drawbacks.  I  happen  to  know  several 
able-bodied  gentlemen  who  got  it  so  completely 
that  now  they  are  spending  all  their  time,  days 
as  well  as  evenings,  in  dress  suits,  serving  food 
in  fashionable  restaurants  to  men  who  did  not 
get  the  dress-suit  habit  until  somewhat  later  in 
life. 

"I  have  yet  to  hear  an  instance  where  mis- 
fortune hit  a  man  because  he  worked  overtime. 

"The  man  who  fails  to  give  fair  service  dur- 
ing the  hours  for  which  he  is  paid  is  dishonest. 
The  man  who  is  not  willing  to  give  more  than 
this  is  foolish. 

"In  the  modern  business  world  pull  is  losing 
its  power.  Soft  snaps  have  been  sponged  off 
the  slate.  The  president's  son  starts  at  scratch. 
Achievement  is  the  only  test. 

"Captains  of  industry  are  not  hunting  money. 
America  is  heavy  with  it.  They  are  seeking 
brains — specialized  brains — and  faithful,  loyal 
service.  Brains  are  needed  to  carry  out  the 
plans  of  those  who  furnish  the  capital. 

"The  chap  who  goes  to  college  only  because 
it  suits  his  parents  to  send  him,  and  who  drifts 
dreamily  through  his  classics,  gets  a  disagree- 
able jolt  when  he  lands  a  job  outside  with  a 
salary  attached  to  it.  Furthermore,  if  the  col- 
lege man  thinks  that  his  education  gives  him  a 
higher  social  status,  he  is  riding  for  a  fall." 

What  Mr.  Schwab  says  is  of  more  than  pass- 
ing value,  because  it  is  not  the  opinion  of  a 
theorist,  but  a  man  who  has  been  through  the 
mill,  so  to  speak,  and  has  scored  a  remarkably 
successful  career. 


SOME  PHILOSOPHIC  GEMS 


Profit  is  that  thing  which  the  manufacturer 
works  through  a  haze  of  intricate  detail  for,  and 
then  sometimes  fails  to  find. 


Which  brings  the  most  satisfaction,  the  weari- 
ness that  comes  of  honest  work,  honestly  done, 
or  that  tired  feeling  reminiscent  of  wasted 
hours? 


It  was  the  maxim  of  a  great  Chinese  philoso- 
pher, "Always  be  in  sympathy  with  the  age  in 
which  you  live." 


CABINETS 

One  Model 
Maximum  Efficiency 

Three  Styles — Talking 
Machine — Disc  Record 
—  Player  Music  Roll. 

Birch-Mahogany  Finish 
—Nickel  Trim— Well- 
Finished  —  Size  -  40  x 

Stock  on  Hand 
SAMUEL  W  EINSTEIN 

134DuaneSt.         Establuhed  1899  New  York 


The  New 
and  Easy 
Way  to 
File 
Disc 
Records 


Strongest 
made  disc 
record  file  on 
the  market. 
Nothing  cheap  about  it.  Made 
in  units.  Every  holder  shows 
its  contents. 

Dealers  write  for  prices,  etc. 

Indexo  Phono.  Record  File  Co. 

16  WOOSTER  STREET       NEW  YORK 


G.  W.  LYLE  ON  GENERAL  OUTLOOK 

George  W.  Lyle,  whose  appointment  as  as- 
sistant to  President  Widmann  of  the  Pathe 
Freres  Phonograph  Co.  is  announced  on  another 
page  of  this  issue,  returned  this  week  from  a  trip 
to  Chicago.  In  a  chat  with  The  World,  Mr. 
Lyle  said: 

"The  change  in  the  talking  machine  industry 
within  the  last  year  or  two,  which  has  led  to  the 
introduction  of  so  many  machines  equipped  to 
play  vertical  cut  records,  opens  up  a  tremendous 
field.  I  believe  that  the  time  is  coming  when  the 
vertical  cut  record  will  at  least  equal,  if  not  out- 
weigh in  popularity  the  needle  played  record. 
However,  this  need  not  be  so  remarkable  when 
you  consider  the  tremendous  foreign  and  do- 
mestic Pathe  repertoire  of  famous  artists  and 
the  fact  that  a  permanent  stylus  is  infinitely 
more  convenient  than  the  record  requiring  a 
new  needle  every  time  it  is  played. 

"Mr.  Widmann,  with  whom  I  have  been  per- 
sonally acquainted  for  some  years  has  made  re- 
markable strides  in  bringing  his  business  to  the 
fore  during  the  past  three  years,  and  it  is  with  a 
great  deal  of  pleasure  that  I  associate  myself 
with  him  and  his  company." 


He  had  just  been  accepted.  "Does  your  father 
know  I  write  poetry?"  he  asked  anxiously.  "Not 
yet,  dear,"  she  replied.  "I've  told  him  all  about 
your  drinking  and  your  gambling  debts,  but  I 
couldn't  tell  him  everything  at  once." 


J.  H.  Keefer,  proprietor  of  the  Bayonne  Edi- 
son Phonograph  Parlor,  is  now  comfortably 
settled  at  810  Broadway,  Bayonne,  N.  J. 


HAVE  ON  HAND  A  NUMBER  OF 

MOTORS 

of  prominent  make.  Plays  two  recordi  with  one 
winding.  Double  spring,  worm  driven,  fibre  gear. 
Graduated  regulator,  winding  key,  stop,  escutcheon, 
handle,  washers,  screws,  etc.  Stamped  turntable  12 
inch.    Will  sell  at 

$3.50  each,  F.O.B.  Chicago,  111. 
J.  A.  HARVEY,  15-23  N.  Crawford  Ave. 


MOTORS  FOR  SALE! 

Approximately  2000  Double  Spring  Swiss  Motors  complete  with  all  attachments  recently  imported 
direct.  Play  five  1 0-inch  records  with  one  winding.  Will  sell  all  or  part.  Samples  on  receipt  of 
check — $5.50  each — attractive  proposition  on  entire  quantity.  Address  "Importer,  Box 
No.  100"  Talking  Machine  World,  New  York. 
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Mehlin  &  Sons  Selected  Van  Veen  Booths 

They  Recognized  the  Merits 
of  the  Van  Veen  System 

Van  Veen  Bed-Set  Sectional 
Booths  can  be  erected  as  easily 
as  a  bed  (no  skilled  labor  re- 
quired). Booths  shipped  on 
short  notice  anywhere.  Room 
sizes  any  multiple  of  3  feet. 
High  grade  finish,  will  match 
your  sample  if  desired.  Sound 
proof  construction.  Mail  your 
requirements  for  prices  and 
descriptive  circulars. 

WE  DESIGN  and  BUILD 
COMPLETE  INTERIORS 

Van  Veen  Interior  in  New  Mehlin  Warerooms,  4  E.  43rd  St.  N.  Y. 

ARTHUR  L.  VAN  VEEN  &  CO.,  Marbridge  Building,  Broadway  and  34th  Street,  New  York 


ACTIVITIES  OF  THE  CANADIAN  TRADE 

T.  Nash  Reports  Pleasing  Conditions  in  the 
West — Nordheimer  Co.  Changes  Recital  Pro- 
gram— W.  C.  Strong  a  Visitor — Compiling 
List  of  Columbia  Best  Sellers — General  News 

Toronto,  Ont.,  February  5. — T.  Nash,  manager 
of  His  Master's  Voice  Gramophone  Co.,  dis- 
tributors of  the  Victor  line,  was  a  recent  visitor 
to  the  factory  of  the  Berliner  Gram-O-Phone 
Co.,  Ltd.  He  has  recently  visited  Winnipeg, 
Man.,  and  Calgary,  Alta.,  where  are  located  the 
Victor  distributing  houses  of  the  Western 
Gramophone  Co.  Mr.  Nash  is  an  enthusiastic 
booster  of  record  business,  and  has  succeeded 
in  imparting  his  enthusiasm  to  a  number  of  Vic- 
tor dealers  who  are  now  realizing  that  they  have 
been  only  scratching  the  surface  of  possibilities 
in  record  sales. 

Owing  to  the  pressure  of  business  on  Satur- 
day afternoons,  the  Nordheimer  Piano  &  Music 
Co.,  Ltd.,  have  announced  a  change  of  their  re- 
citals to  Wednesday  afternoons.  These  Nord- 
heimer recitals  are  patronized  by  high-class  au- 
diences. The  Aeolian-Vocalion  as  well  as  the 
Nordheimer  player  is  used  at  these  recitals. 

The  Wright  Piano  Co.  retail  store  at  Strath- 
roy,  Ont.,  recently  suffered  damage  by  fire  to 
a  considerable  extent.  The  firm's  factory  sit- 
uated in  another  part  of  the  town  was  not 
touched.  They  are  retailers  of  Columbia  and 
Edison  lines  as  well  as  pianos.  They  lost 
about  $2,000  worth  of  stock,  covered  by  insur- 
ance. 

W.  C.  Strong,  factory  manager  Otto  Heine- 
man  Phonograph  Supply  Co.,  Inc.,  of  New 
York,  visited  this  city  recently  in  the  interests 
of  the  firm.  He  has  a  number  of  customers  in 
Canada  using  Heineman  motors,  and  he  predicts 
a  great  increase  in  the  production  of  talking 
machines  in  this  country.  Asked  as  to  their 
opening  a  branch  in  Canada,  Mr.  Strong  had  no 
definite  announcement  to  make,  though  admit- 
ting that  his  firm  had  under  consideration  the 
opening  up  of  an  office  in  Toronto. 

To  encourage  the  ladies  to  get  their  self- 
help  habit  the  management  of  the  Sheffield 
Lunch  Co.  recently  presented  to  each  lady  pur- 
chasing a  lunch  a  boutonniere  as  a  drawing  card. 
During  the  meal  a  concert  was  given  on  the  New 
Edison  Diamond  Disc  machine. 

Among  the  Pathe  records  of  the  day  one 
hears  a  good  deal  about  the  splendid  selections 
by  the  Cherniavsky  Trio — violin,  'cello  and 
piano.  Before  the  Duke  and  Duchess  of  Con- 
naught  returned  to  England  they  honored  the 
Cherniavskys  with  two  command  performances. 

The  Music  Supply  Co.,  of  Toronto,  distrib- 
utors of  Columbia  lines,  are  revising  their  list 
of  "200  best  sellers"  and  have  offered  prizes  of 
$50,  $25  and  $10  to  dealers  who  may  send  in 
lists  that  will  include  the  largest  number  of  best 
sellers.  The  firm  find  that  their  "200  list"  last 
year  was  of  great  benefit  to  dealers  and  in- 
creased record  business.  Therefore,  it  was 
deemed  advisable  to  revise  the  list. 

The  Scott  Manufacturing  Co.,  of  this  city, 
has  been  incorporated  to  manufacture  talking 
machine  brakes. 

An  interesting  program  was  recently  given 
with  Albert  Spalding  as  a  special  feature  in 
connection  with  the  resumption  of  the  Saturday 
afternoon  Edison  musicales  at  William's  Home 
of  Music,  145  Yonge  street.  They  recently  had 
a  Hawaiian  concert  with  William  R.  Jackson, 
the  well-known  Toronto  instrumentalist,  and 
Miss  A.  Walker,  a  pupil  playing  the  ukulele, 
and  Hawaiian  guitar.  Mr.  Jackson  also  played 
the  ukulele  in  direct  comparison  with  Mr.  Edi- 
son's re-creation  of  the  music  of  this  instru- 
ment. 

E.  Van  Gelder,  of  I.  Montagnes  &  Co.,  the 
Canadian  distributors  of  Sonora  phonographs, 
visited  the  trade  in  the  Maritime  Provinces 
since  the  first  of  the  year.  Prior  to  Mr.  Van 
Gelder's  departure  East  Mr.  Montagnes  visited 
Sonora  headquarters  in  New  York,  and  ar- 
ranged for  the  year's  purchases  to  come  in  reg- 
ular monthly  shipments.  Mr.  Montagnes  was 
accompanied  to  New  York  by  Roy  Wilson,  who 
has  charge  of  the  firm's  repair  department.  He 


visited  the  Sonora  factory  and  thoroughly  fa- 
miliarized himself  with  the  processes  of  manu- 
facture. Incidentally  he  very  much  enjoyed 
this  his  first  visit  to  New  York.  Mr.  Montagnes 
expressed  himself  as  very  well  satisfied  with  the 
continuance  of  the  demand  into  the  new  year 
when  it  would  reasonably  be  expected  to  have 
slackened  off. 

In  selecting  a  name  for  their  talking  machine 
department  the  Robert  Simpson  Co.,  Ltd.,  de- 
cided upon  "Music  Studio."  At  the  present  time 
the  department  is  entirely  devoted  to  phono- 

TO  DOUBLE  PRODUCTION  IN  1917 

President  Dallin,  of  the  Acme  Die  Casting 
Corp.,  Makes  Splendid  Report  Regarding 
Business  for  1916,  and  Is  Optimistic  About 
Prospects  for  Year  so  Recently  Opened 

E.  N.  Dallin,  president  of  the  Acme  Die  Cast- 
ing Corp.,  Bush  Terminal,  Brooklyn,  reports 
that,  although  1916  was  a  very  satisfactory  year, 
both  from  the  standpoint  of  productions  and 
profits,  the  business  lined  up  for  1917  indicates 
that  the  coming  year  will  double  their  produc- 
tion. 

Extensive  increases  in  equipment  and  factory 
space  are  now  being  negotiated  to  take  care 
of  this  business.  Additional  machinery  has  al- 
ready been  installed  in  their  die  department,  and 
more  die  makers  are  now  employed  than  ever 
before  in  the  history  of  the  company.  Care  is 
taken  only  to  employ  the  finest  skilled  me- 


graphic  interests,  being  subdivided  into  Edison 
and  Pathe  departments.  The  department  is  in 
charge  of  Harry  R.  Braid,  who  was  for  six  years 
a  member  of  the  R.  S.  Williams  &  Sons  Co., 
Ltd.,  phonograph  selling  staff. 

Ralph  Cabanas,  general  manager  Columbia 
Graphophone  Co.'s  business  in  Canada,  has  re- 
turned to  headquarters  at  Toronto  from  New 
York,  where  he  attended  the  Dictaphone  con- 
vention, and  incidentally  attended  to  other  mat- 
ters pertaining  to  an  increased  Columbia  out- 
put for  1917. 

chanics.  The  Acme  Die  Casting  Corp.,  al- 
though it  casts  parts  for  various  industries,  has 
paid  especial  attention  to  the  talking  machine 
field,  and  has  recently  developed  a  process  that 
enables  it  to  produce  tone  arms  which  have  an 
absolutely  perfect  surface  showing  no  run  marks 
or  defects  of  any  kind. 

An  office  has  been  opened  at  120  Broadway, 
New  York,  in  charge  of  K.  E.  Gury.  Greater 
New  York,  New  Jersey  and  Connecticut  will 
be  covered  from  this  office. 

Mr.  Dallin  reports,  that  judging  from  the  or- 
ders received  for  talking  machine  parts  from 
leading  manufacturers,  the  trade  seems  to  be 
planning  for  an  unusually  large  year's  business. 


B.  Lowenstein  &  Bros.,  Memphis,  Tenn.,  who 
for  some  time  past  have  handled  Columbia 
Graphophones  and  records,  have  enlarged  their 
talking  machine  department  and  have  taken  on 
the  Edison  line  of  phonographs  and  records. 


100  LOUD  PLAYING 


For  Use  on  all  DISC  TALKING  MACHINES 


HIGHEST  GRADE 

EVER  MADE 

"The  Needle  they  come  back 
for  and  pay  the  price,  10c." 


Extra  Loud 
Loud  Tone 
Full  Tone 
Medium  Tone 
Soft  Tone 


Finest  Tone 
Opera 
Half  Tone 
Musical 
and  others 
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VICTOR  BENEFICIAL  ASSOCIATION 

Employes  of  Victor  Co.  Have  Co-operative  Or- 
ganization, With  Sick  and  Death  Benefit  Fea- 
ture— The  Safety  First  Idea— Old  Employes 
Taken  Care  of  by  Pension  Fund 


Although  it  is  generally  known  that  the  ma- 
jority of  the  employes  of  the  Victor  Talking  Ma- 
chine Co.  are  enrolled  in  the  Victor  Co-operative 
Benefit  Association  for  protection  during  sick- 
ness and  at  time  of  death,  the  broad  scope  of 
that  organization,  the  generous  regulations  and 
the  part  the  Victor  Co.  itself  plays  in  the  main- 
tenance of  the  association  are  not  so  generally 
known.  The  accompanying  article  regarding  the 
association,  prepared  for  an  early  issue  of  "The 
Voice  of  the  Victor,"  should  therefore  be  of 
much  interest  not  only  to  those  connected 
directly  or  indirectly  with  the  Victor  Co.,  but 
also  to  those  who  are  operating  or  contemplat- 
ing the  establishment  of  a  similar  organization 
of  their  own  employes: 

Interest  aroused  through  reading  the  last  annual  report 
of  the  Victor  Co-Operative  Beneficial  Association  caused  the 
editor  to  seek  more  information  concerning  the  operation 
of  this  and  kindred  plans  that  have  been  originated  and 
fostered  by  the  Victor  Talking  Machine  Co.  for  the  benefit 
of  its  working  force.  Finding,  somewhat  to  our  surprise, 
that  the  subjects  usually  classed  under  the  heading,  "Wel- 
fare Work"  (which  term  is  not,  however,  applied  to  it  here), 
have  been  thoroughly  considered  by  the  management,  and 
that  reasonable  and  effective  schemes  are  now  operating 
so  smoothly  that  they  are  almost  lost  sight  of  in  the  run- 
ning of  the  business,  we  are  prompted  to  report  thereon 
for  the  information  of  our  trade  and  others  who  may  be 
interested  in  this  phase  of  modern  industrial  developments. 

The  whole  comprehensive  system  is  here  divided  into 
sections,  which  we  will  treat  as  separate  items  under  appro- 
priate headings: 

Medical  Examination  of  ISiew  Employes 

All  applicants  for  employment  by  the  Victor  Co.  are  re- 
quired to  submit  to  a  medical  examination  to  determine 
their  fitness  for  the  work  they  propose  to  undertake.  This 


prevents  present  employes  from  coming  in  contact  with  new 
employes  who  may  be  diseased,  and  it  frequently  happens 
that  the  physicians  find  an  applicant  applying  for  employ- 
ment which  would  most  certainly  be  injurious  to  his  health. 
Victor  Co-Operative  Beneficial  Association 
This  association  was  organized  for  the  purpose  of  pro- 
viding simple  means  by  which  employes  may  protect  them- 
selves against  want  in  cases  where  their  income  from  wages 
is  cut  -off  by  sickness.  All  employes  of  thirty  days'  service 
are  invited  to  become  members  of  this "  association,  but 
they  are  not  compelled  to  do  so.  The  present  membership 
of  over  9,300  out  of  10,500  employes  indicates  that  a  very 
high  percentage  of  the  employes  are  in  favor  of  the  plan. 
A  small  monthly  fee  of  25  cents  is  deducted  from  each 
member's  pay  for  the  first  week  in  each  month,  and  the 
total  of  all  such  payments  by  employes  is  duplicated  by  the 
Victor  Co.  During  the  three  years  of  the  association's  ex- 
istence $67,791  has  been  contributed  by  members  and  a 
similar  amount  by  the  company.  In  addition  to  this  the 
company  has  expended  an  additional  sum  of  $12,039  in  ad- 
ministrative expenses,  all  of  which  are  paid  by  the  company, 
leaving  all  contributions  by  both  parties  to  the  co-operative 
scheme  free  for  the  payment  of  benefits.  Sick  benefits  at 
the  rate  of  $1.25  per  day  are  paid  for  the  maximum  of  100 
days  in  any  year.  The  death  benefit  paid  by  the  association 
is  $250.  In  cases  where  members  die,  after  having  been 
in  the  employ  of  the  company  for  five  years  or  more,  the 
company  supplements  the  death  benefit  by  an  additional  sum 
of  $750,  paid  out  of  its  own  fundsj  thereby  totaling  a  $1,000 
payment  to  such  members.  This  payment  is,  of  course, 
only  made  in  cases  where  the  deceased  member  has  de- 
pendents. To  date  the  association  has  paid  in  benefits 
$98,453  and  the  company  has  paid  additional  death  payments 
amounting  to  $25,000.  The  association's  visiting  secretary 
investigates  all  applications  for  benefits  so  that  the  funds 
are  effectively  safeguarded. 

Extraordinary  Cases 
In  cases  of  prolonged  illness,  in  which  the  Beneficial 
Association  has  extended  all  the  assistance  possible  under 
its  regulations,  the  company  has  facilities  for  rendering 
additional  assistance  through  a  fund  in  the  hands  of  one 
of  its  officers.  For  instance,  it  sometimes  happens  that 
an  immigrant  employe  has  fallen  sick  and  on  medical  advice, 
together  with  the  expressed  desire  of  the  patient,  arrange- 
ments have  been  made  to  send  him  back  to  his  native 
country  to  recuperate.  In  this  way  a  double  purpose  is 
accomplished;  the  sick  stranger  is  placed  in  the  hands 
of  his  friends  and  this  community  is  relieved  of  a  possible 
charge.    In  recent  years  the  plant  has  been  practically  free 


from  tubercular  employes.  Occasionally,  however,  a  case 
of  this  kind  develops  and  the  company  attempts  to  provide 
means  by  which  the  empolye  may  take  treatment  calculated 
to  restore  his  health.  The  company  has  established  a  con- 
nection with  the  Southwestern  Presbyterian  Sanatorium, 
Albuquerque,  N.  M.,  where  a  building,  erected  at  the  ex- 
pense of  this  company,  is  at  the  disposal  of  Victor  employes. 
In  some  cases  family  conditions  are  so  complicated  that  it 
is  not  practicable  to  send  the  man  so  far  away  from  home. 
In  such  cases  an  effort  is  made  to  arrange  for  treatment  at 
a  nearby  sanatorium  or  otherwise. 

Industrial  Accidents 
In  this  matter  the  Victor  Co.'s  first  attention  is  directed 
to  the  avoidance  of  accidents.  Large  sums  of  money  and 
much  time  have  been  spent  in  the  designing  of  guards  and 
other  means  of  preventing  accidents,  but  in  a  plant  of  this 
size  it  is  impossible  to  avoid  minor  injuries.  Every  superin- 
tendent is  required  to  report  every  accident  to  any  of  his 
employes,  no  matter  how  trifling  the  injury  may  be.  A 
copy  of  this  report  is  sent  to  the  company's  dispensary, 
which  is  complete  in  equipment  and  in  charge  of  a  com- 
petent trained  nurse,  with  the  services  of  a  surgeon  imme- 
diately available.  Medical  attention  is  accorded  at  the 
company's  expense  as  long  as  is  needed  (no  advantage  being 
taken  of  the  law,  which  provides  for  medical  attendance  for 
two  weeks  only).  No  report  of  accident  is  filed  away  until 
the  nurse  has  endorsed  thereon  her  complete  record  of  the 
case  and  the  date  when  she  considered  recovery  complete. 
The  reports  in  hand  are  gone  over  at  least  weekly  and 
every  case  is  given  individual  attention  so  that  employes 
may  not  lose  through  accidents  for  which  they  were  not 
directly  responsible.  .  No  attempt  is  made  to  adhere  to  a 
scale  of  payments  for  injuries  of  different  classes,  but  an 
effort  is  made  to  make  a  fair  adjustment  in  every  case, 
based  on  the  merits  of  that  individual  case. 

Pensions 

The  pension  system  is  unique  in  that  it  is  based  upon  two 
original  principles,  i.e.,  that  pensions  should  not  be  designed 
to  cover  more  than  necessities,  and  that  the  necessities  of 
different  men  when  they  reach  the  pension  age  are  about 
the  same  regardless  of  their  previous  earning  capacity;  in 
other  words,  one  old  man  needs  about  as  much  food,  shelter, 
clothes  and  smoking  tobacco  as  another  who  may  have 
earned  considerably  more  during  his  working  days.  Ordi- 
narily, pension  systems  provide  a  mere  pittance  to  an  old 
employe  who  has  been  working  for  a  small  wage,  while 
a  man  who'  has  been  better  paid,  and  therefore  had  a 
greater  opportunity  to  provide  for  his  old  age,  receives 
more  than  is  absolutely  necessary  to  maintain  him  in  decent 
comfort.  The  Victor  system  is  to  pay  a  flat  rate  of  pension 
to  all  veterans,  regardless  of  their  previous  earnings.  At 
present  this  rate  is  $40  per  month,  but  it  may  be  changed 
at  any  time  by  the  board  of  directors. 

More  important  than  any  of  the  above  items  is  the  policy 
of  the  company  to  pay  the  highest  wages  possible  in  all 
eases,  thus  putting  its  employes  in  a  position  to  look  after 
themselves  and  families  without  undue  interference.  The 
company  desires  not  to  have  its  willingness  to  co-operate  in 
cases  of  need  made  offensive  to  its  entire  working  force. 
It  simply  will  not  interfere  with  the  affairs  of  its  people, 
but  looks  upon  an  application  for  membership  in  the  Bene- 
ficial Association  as  a  voluntary  invitation  extended  to  the 
company  by  the  employe  to  co-operate  with  him  in  case  of 
need. 

A  VISITOR  FROM  ROCHESTER 

B.  H.  Singer,  of  the  Pathephone  Shop, 
Rochester,  N.  Y.,  was  a  visitor  recently  at 
the  executive  offices  and  factory  of  the  Pathe 
Freres  Phonograph  Co.,  20  Grand  avenue, 
Brooklyn,  N.  Y.  Mr.  Singer  spoke  enthusias- 
tically of  the  business  outlook  in  Rochester,  and 
stated  that  the  demand  for  Pathephones  and 
Pathe  discs  was  increasing  rapidly.  He  spent 
quite  some  time  inspecting  the  new  Pathe  fac- 
tory, and  was  keenly  interested  in  the  splendid 
facilities  that  are  now  afforded  the  Pathe  manu- 
facturing divisions. 

ATTENTION 
EDISON  DEALERS 

Something  New 

The  "KENT"  Universal 
Attachment  for  the  Edison 
Disc  Phonograph  to  play 
all  make  records. 

Ask  your  jobber 
he  has  them. 

F.  C.  Kent  Co. 


FELT 

TURN  TABLE  DISCS— WASHERS — GASKETS — 
WICKS,  ETC.   CUT  FOR  ALL  PURPOSES 

The  Largest  Felt  Specialty  House  in  America 

James  H.  Rhodes  &  Company 

CHICAGO         and         NEW  YORK 

157  W.  Austin  Avenue  162  William  Street 

SERVICE  ACCURACY  RELIABILITY 


Room  73 


65  Nassau  Street 
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I  Clifford  A.  Wolf  | 
MANUFACTURER.  OF 

Diamond  and  Sapphire  ■ 
Phonograph  Points  1 


New  York  City 


I 
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As  surely  as  Barrientos,  Lazaro,  Ysaye, 
Casals,  Parlow,  Sembach  and  Graveure 
draw  great  audiences,  so  surely  do  the  ex- 
clusive Columbia  Records  by  these  self- 
same artists  draw  business  to  Columbia 
dealers. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

VVoolvvorth  Building,  New  York 


BIRTHDAY  TRIBUTE  IN  ADVANCE 

How  the  New  York  Sun  Felicitated  Thos.  A. 
Edison  on  His  Seventieth  Birthday 


The  New  York  Sun,  which  always  does  things 
in  an  original  way,  on  Sunday,  January  28,  an- 
ticipated the  birthday  of  Thomas  A.  Edison 
(which  occurred  on  February  11)  by  paying  him 
the  following  editorial  tribute,  under  the  cap- 
tion, "The  Wonderful  and  Much  Esteemed 
Workman  of  West  Orange."    It  read: 

"Nobody  knows  or  cares  how  much  time 
Archimedes  spent  on  his  attempt  to  express  the 
amount  of  sand  which  would  be  required  to  fill 
the  universe.  We  remember  him,  every  time 
we  put  a  hinge  on  a  door,  as  the  inventor  of  the 
screw.  Edison's  theory,  which  may  not  have 
occurred  to  the  Greek  mechanic,  is  that  a  man 
who  invents  something  unnecessary  is  wasting 
his  time. 

"Fortunately  for  the  world,  Edison  adopted 
this  theory  as  a  rule  early  in  his  career.  It 
would  be  interesting  to  know  how  many  in- 
ventions have  been  conceived  by  him  only  to 
be  instantly  discarded  because  of  their  lack  of 
necessity;  probably  he  has  no  record  of  them, 
He  has  had  no  time  to  make  a  book  of  them, 
for  he  has  written  less  than  any  other  great 
man  of  the  age,  perhaps  as  he  has  heard  less, 
talked  less  and  slept  less.  He  has  tried  harder 
than  any  other  man.  He  has  wrestled  with 
the  apparently  impossible  as  uncompromisingly 
as  Jacob  with  the  angel,  and  turning  it  into  the 
possible  has  forced  it  to  give  its  blessing  to 
himself  and  the  rest  of  us.  But  Jacob  wrestled 
only  one  night,  while  Thomas  for  years  has 
scorned  the  plea  of  his  task;  'Let  me  go,  for 
the  day  breaketh!' 

"So  wrestling,  he  has  worked  as  long  in  the 
years  that  will  be  three  score  and  ten  next 
.month  as  most  good  men  would  work  in  a  hun- 
dred and  fifty  years  if  they  had  them;  and  he 
has  accomplished  more  than  any  other  living 
man  for  the  comfort  and  pleasure  of  the  world. 
If  there  be  those  who  doubt  it  they  may  tele- 
phone their  dissent  through  an  Edison  carbon 
transmitter,  or  talk  it  into  his  phonograph,  or 
go  pettishly  to  a  kinetoscope  show  in  a  cab 
propelled  by  an  Edison  battery,  all  under  an 
Edison  incandescent  light.  This  last  is  his 
greatest  gift  to  man,  for  it  is  universal.  One 
small  lamp  will  give  light  for  a  king  to  write 
his  abdication  or  for  a  child  to  read  a  tattered 
primer. 


Hardware  for 
Talking  Machine  Cabinets 

Lid  Supports,Tone  Rods,  Needle  Cups, 
Knobs,  Continuous  Hinges,  Etc. 

Write  for  Samples  and$Prices^: 

WEBER-KNAPP  COMPANY 

^-tJAMESTOWN,  NEWJ_ORK_J  j_  i 


"If  another  seventy  years  could  be  given  to 
him,  what  might  not  be  done  by  this  glorified 
Yankee  tinker  to  whom  science  is  nothing  ex- 
cept what  it  may  do  of  good  for  man;  to  whom 
the  failures  of  himself  and  others  are  only  in- 
centives for  more  patient  labor,  and  to  whom 
day  and  night  are  hollow  words  that  deceive 
idlers ! 

"A  little  in  advance,  we  offer  birthday  salu- 
tations to  the  Franklin  who  lets  everybody  play 
with  the  kite." 


AN  ARTISTIC  PATHE  WINDOW 


The  advertising  department  of  the  Pathe 
Freres  Phonograph   Co.,   New  York,  received 
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Wheeler's  Attractive  Window  Display 

this  week  an  interesting  photograph  from  the 
Wheeler  Music  Store,  Pathe  dealer  at  Neder- 
land,  Col.,  which  furnishes  a  good  idea  of  the 
aggressiveness  of  this  Far  West  retail  merchant. 
This  photograph  is  reproduced  herewith,  and 
the  attractiveness  of  the  window  is  a  tribute  to 
the  art  of  the  Wheeler  Music  Store's  window 
dresser. 

This  window  produced  both  Pathephone  and 
Pathe  disc  sales,  and  attracted  the  attention  of 
music  lovers  from  a  practical  standpoint.  The 
Wheeler  Music  Store  believes  in  changing  its 
window  display  frequently,  and  the  wisdom  of 
this  move  is  indicated  in  the  steady  growth  of  its 
Pathe  business. 


JOINS  EMERSON  MUSICAL  STAFF 

Will  Act  as  One  of  the  Company's  Directors  in 
the  Emerson  Record  Laboratory 


Arthur  Bergh,  eminent  American  conductor 
and  composer  has  joined  the  musical  staff  of 
the  Emerson  Phonograph  Co.,  New  York,  as 
one  of  the  company's  conductors.  Mr.  Bergh 
will  be  associated  with  the  other  Emerson  direc- 
tors, including  Hugo  Reisenfeld,  and  his  past 
experience  will  doubtless  enable  him  to  render 
invaluable  service  to  the  Emerson  record  library. 

Mr.  Bergh's  success  as  a  composer  and  con- 
ductor has  been  recognized  for  many  years,  and 
for  six  years  his  work  in  connection  with  the 
municipal  concerts  of  New  York  won  unlimited 
praise  from  the  leading  critics. 

"Thou  Art  My  Rest"  and  "The  Night  Rider" 


are  two  of  his  best  compositions,  although  the 
work  for  which  he  is  best  known  is  his  dramatic 
setting  to  Poe's  "Raven,"  sung  by  David  Bisp- 
ham  and  others,  He  has  been  associated  with 
the  talking  machine  industry  for  a  number  of 
years,  having  been  a  director  at  different  times 
for  the  Columbia  Graphophone  Co.,  Pathe 
Freres  Phonograph  Co.,  Boston  Talking  Ma- 
chine Co.  and  others. 


RECORD  CASE  ON  COURT  CALENDAR 

The  action  of  the  American  Graphophone  Co. 
versus  the  Emerson  Phonograph  Co.  has  been 
placed  on  the  equity  call  calendar  of  the  United 
States  District  Court  and  will  be  heard  before 
Judge  Aldrich  during  the  session  of  the  court 
commencing  on  February  13. 

A  certificate  of  incorporation  was  recently 
issued  to  the  Record  Manufacturing  Corp.,  of 
New  Dorp,  for  the  purpose  of  manufacturing 
disc  records  for  talking  machines.  The  capitali- 
zation of  the  concern  is  $6,000,  the  incorporators 
being,  E.  M.  Strong,  and  G.  H.  and  H.  J.  Sparks, 
of  Brooklyn. 


Lyon  &  Healy's  Zol 

A  High  Grade  Piano  Polish 

It  will  not  gum  the  most  delicate  finish 


Zol  is  put  up  in  three  sizes: 

No.  45 — 4  oz.  Bottles  $l.lo  net  per  dozen. 

Packed  2  dozen  in  a  case. 
No.  46 — 8  oz.  Bottles  $2.20  net  per  dozen. 

Packed  I  dozen  in  a  case. 
No.  48 — Yz  gallon  Bottles  $2.10  net  per  gallon. 

Packed  2  Bottles  in  a  case. 
Special  prices  in  quantity  lots 

LYON  &  HEALY 

CHICAGO 
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BAERWALD  ON  BUSINESS  CONDITIONS 


Eastern  Sales  Manager  for  the  Otto  Heineman 
Phonograph  Supply  Co.  Tells  of  Prosperity 
in  the  Talking  Machine  Trade 


"General  conditions  with  the  talking  machine 
manufacturers  are  most  gratifying,"  said  Paul 
L.  Baerwald,  Eastern  sales  manager  of  the  Otto 
Heineman  Phonograph  Supply  Co.,  New  York, 
who  returned  recently  from  a  visit  to  the 
talking  machine  trade  in  the  East  and  Middle 
West.  "Practically  every  manufacturer  reports 
the  closing  of  a  splendid  year  in  1916,  and  with- 


Paul  L.  Baerwald 

out  a  single  exception  they  are  preparing  to 
handle  a  record-breaking  business  in  1917. 

"One  of  the  most  pleasing  features  of  last 
year's  business  was  the  fact  that  the  better 
priced  machines  were  the  most  popular  sellers  in 
all  sections  of  the  country.  Quite  a  number 
of  manufacturers  had  made  plans  to  concen- 
trate their  activities  and  factory  facilities  on 
the  production  of  the  cheaper  models,  believing 
that  this  type  of  machine  would  be  the  leader  in 
the  year's  sales.  They  were  agreeably  disap- 
pointed however  to  learn  from  their  dealers 
that  machines  retailing  at  $75  were  in  demand 
in  preference  to  the  cheaper  models.  These 
manufacturers,  having  sensed  the  public's  prefer- 
ence, are  making  plans  whereby  their  $100 
models  will  be  produced  in  larger  quantities 
than  ever  before. 

"The  idea  of  quantity  in  the  production  of 
machines  has  been  displaced  by  a  recognition  of 
the  fact  that  no  line  of  machines  can  be  suc- 
cessful without  embodying  quality  in  every 
detail.  Regardless  of  the  retail  price  of  the 
machine,  the  manufacturer  must  give  the  dealer 
and  public  value  for  the  money  expended,  and 
this  is  the  only  doctrine  upon  which  a  talking 
machine  manufacturer  can  hope  to  build  up  a 
profitable  trade. 

"Our  own  business  is  keeping  pace  with  the 
remarkable  growth  of  the  talking  machine  in- 
dustry, and  we  have  again  enlarged  several  de- 
partments in  our  factory  at  Elyria,  O.  While 
visiting  our  plant  last  week  I  was  greatly  pleased 
to  learn  that  we  have  completed  a  number  of 


JAMES  FRAZEE'S 


"Crystal  Edge"  MICA  Diaphragms 

MaF«ralXebyaud  The  PHONOGRAPH  APPLIANCE  CO.,  New  Brighton,  S.  L,  N.Y- 

We  are  now  receiving  regular  shipments  of  fine  Mica 


important  improvements  which  will  give  our 
patrons  an  even  greater  degree  of  co-operation 
than  they  have  had  in  the  past.  We  have  also 
arranged  for  exceptionally  large  raw  material 
shipments  which  will  enable  us  to  give  the 
Heineman  clientele  maximum  service  during  the 
coming  year." 


NEW  PATHEPHONE  MODEL 

Entitled  the  "Professional"  Is  Attaining  a  Wide 
Sphere  of  Popularity  in  the  Trade 


The  Pathe  Freres  Phonograph  Co.,  New  York, 
has  been  achieving  remarkable  success  with  the 
new"  "Professional"  model  Pathephone  which 
was  added  to  the  Pathephone  line  last  month. 
This  model,  which  retails  at  $125,  is  attaining 
countrywide  popularity,  and  from  all  indications 
will  be  one  of  the  best  selling  machines  intro- 
duced in  recent  years. 

The  original  "Professional"  model  Pathephone 
was  built  for  Lucien  Muratore,  the  famous  tenor 


"Professional"  Model  Pathephone 

and  exclusive  Pathe  artist.  Muratore  was  so 
well  pleased  with  the  artistic  and  tonal  quali- 
ties of  this  model  that  the  Pathe  Freres  Phono- 
graph Co.  decided  to  add  it  to  its  regular  line. 


The  attractive  lines  of  this  "Professional"  model 
may  be  gleaned  from  the  accompanying  illustra- 
tion, and  the  retail  price  of  $125  places  it  in  the 
class  of  machines  which  are  among  the  leading 
sellers  in  the  retail  field. 

The  "Professional"  model  Pathephone  has 
been  extensively  advertised  by  the  Pathe  Freres 
Phonograph  Co.  in  the  leading  national  maga- 
zines, and  this  instrument  will  be  one  of  the 
basic  features  of  Pathe  publicity  during  the 
next  few  months.  This  advertising  has  pro- 
duced splendid  results,  Pathe  dealers  through- 
out the  country  having  sold  many  instruments  as 
a  direct  result  of  this  publicity. 


IRISH  SONGS  IN  EDISON  LIST 

Four  Numbers  in  March  List  of  Exceptional 
Interest  at  This  Time 


With  the  approach  of  St.  Patrick's  Day,  the 
attention  of  thousands  of  music  lovers  naturally 
turns  toward  the  melodies  and  songs  that  found 
their  origin  in  Ireland  or  that  are  characteristic 
of  Erin's  Isle.  This  makes  four  records  of 
Irish  numbers,  on  the  March  list  of  Edison  Blue 
Amberol  records,  of  exceptional  interest  at  this 
time.  These  include  a  superb  rendition  of  the 
world-renowned  song,  "Killarney,"  by  John  Fin- 
negan,  a  singer  who  is  new  to  the  Blue  Amberol 
catalog,  and  who  possesses  a  tenor  voice  of  ex- 
quisite, quality.  Mr.  Finnegan  also  has  made  a 
record  of  "Everybody  Loves  an  Irish  Song," 
a  number  that  is  highly  popular  at  the  present 
time.  The  other  two  special  Irish  numbers  on  the 
March  list  are  "Good  Night,  Dinny,  and  God 
Bless  You,"  sung  by  George  McFadden,  and 
"Irish  Folk  Song,"  sung  by  Merle  Alcock.  The 
February  issue  of  the  Edison  Amberola  Month- 
ly in  addition  to  the  new  March  selections,  con- 
tains a  list  of  about  forty  Irish  selections  pre- 
viously listed. 


A  NEW  "COLUMBIA  RECORD" 

W.  C.  Fuhri,  United  States  manager  of  the 
Columbia  Graphophone  Co.,  New  York,  has  ad- 
vised Columbia  store  and  district  managers  of 
the  early  issuance  of  a  new  "Columbia  Record," 
which  will  be  considerably  larger  in  size  than 
the  preceding  editions  of  this  house  organ. 

Myron  Townsend,  well  known  in  the  adver- 
tising world,  has  been  appointed  editor  of  the 
new  "Columbia  Record,"  and  will  aim  to  give 
Columbia  dealers  a  magazine  that  will  be  a 
source  of  continued  profit  and  enjoyment.  The 
editor  has  asked  the  hearty  co-operation  of  Co- 
lumbia dealers  in  order  that  the  "Columbia 
Record"  may  faithfully  portray  the  purposes  and 
spirit  of  the  whole  Columbia  organization. 


John  M.  Dean  Corporation 


Putnam,  Conn. 


Manufacturers  of 


Talking  Machine 

NEEDLES 


Dean  Service  covers  every 
essential  need  in  talking 
machine  needles.  Needles 
furnished  In  bulk  or  in 
special  packages.  Quality 
needles  only. 
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2  GRESHAM  BUILDING,  BASINGHALL  STREET  E.  C,  LONDON,  W.  LIONEL  STURDY,  MANAGER. 


British  Talking  Machine  and  Record  Manufac- 
turers Facing  New  Difficulties  Growing  Out 
of  War  Conditions — Use  of  Female  Labor  on 
Increase — Motor  Shipments  From  Switzerland 
Held  Up  in  France — Some  Concerns  Increase 
Dividends  While  Others  Pass  Them — Louis 
Sterling  to  Visit  United  States  Again — Some 
Features  of  the  New  Record  Lists — Trade 
Members  Making  Ambitious  Plans  for  the 
Future — To  Continue  Beckstein  Business  Un- 
der New  Name — Harmonicas  for  the  Soldiers 
— General  News  of  Present  Conditions 


London,  E.  C,  England.,  January  27. — The  big 
rush  coincident  with  the  festive  period  is  now 
well  behind  us.  Trade  is  settling  down  into  a 
more  or  less  steady  demand  which  enables  man- 
ufacturers to  take  stock  of  the  situation.  Sales, 
of  records  especially,  continue  to  make  an  ex- 
ceptionally good  showing.  Factory  facilities  are 
just  equal  to  the  demand,  though  in  many  re- 
spects output  is  maintained  under  very  great 
difficulty.  To  itemize  the  numerous  problems 
which  record  makers  are  facing  to-day  would 
probably  involve  me  in  a  breach  of  the  De- 
fense of  the  Realm  Act.  That  is  a  very  mighty 
and  formidable  document  which,  let  me  say,  is 
best  left  unchallenged.  I  must  and  am,  there- 
fore, content  to  take  the  line  of  least  resistance 
in  such  a  matter  by  confining  my  report  to 
things  in  general  as  affecting  the  talking  ma- 
chine industry. 

The  way  in  which  the  many  difficulties 
have  been  overcome  and  output  maintained  is 
truly  astonishing.  When  I  say  that  British 
traders  merit  the  greatest  praise  for  their  per- 
tinacity of  effort  in  the  National  interests,  my 
readers  must  understand  it  is  so.     Business  has 


been  kept  going  under  heavy  discouragements 
which  might  reasonably  justify  throwing  up  the 
sponge.  With  as  light  a  heart  as  possible  under 
the  circumstance  of  official  restrictions  and  un- 
skilled labor,  British  manufacturers  continue  to 
grapple  with  one  difficulty  after  another,  and 
as  events  have  shown  not  altogether  without 
success. 

Growth  in  Female  Labor 

Female  labor  is  gradually-  taking  the  place 
of  male.  The  cost,  I  believe,  is  higher,  but  in 
the  fact  that  we  are  thereby  enabled  to  "carry 
on,"  are  many  grains  of  comfort.  Women  and 
girls  are  found  to  take  a  great  interest  in  their 
work,  and  that  in  this  case  is  of  extreme  im- 
portance. Were  it  otherwise  the  heavy  nature 
of  certain  departments  of  record  manufacture 
would  be  placed  outside  the  scope  of  female  ef- 
fort. An  intelligent  interest  and  active  co-op- 
eration among  themselves  helps  to  carry  things 
through,  with  the  happy  result  indicated. 

One  other  problem,  to  cap  the  many  existing, 
is  the  recent  official  prohibition  of  the  use  of 
copper,  except  under  license.  For  direct  war 
purposes,  copper  licenses  are  not  necessarily 
difficult  to  obtain.  But  among  record  manu- 
facturers a  feeling  of  some  uneasiness  prevails 
since,  even  though  stocks  may  be  in  hand,  I 
believe  a  license  to  use  must  be  obtained.  The 
position  at  present  is  not  regarded  as  acute; 
the  future  is  in  the  lap  of  the  gods. 

Altogether  1917  has  not  opened  up  with  very 
great  promise.  We  shall  all  willingly  conform 
to  the  needs  of  the  times,  and  I  am  confident 
that  those  needs  cannot  possibly  reach  any 
stage  which  will  seriously  jeopardize  the  founda- 
tions of  so  well  established  and  needful  an  in- 
dustry as  ours.    The  trade  path  may  be  a  little 


more  difficult  to  traverse,  and  though  progress 
is  •  slow,  persistent  effort  continued  with  an 
united  front  determined  to  meet  intelligently  as 
in  the  past,  every  restriction  of  legitimate 
movement  that  may  arise,  will  keep  things  go- 
ing until  "the  day."  when  the  blessings  of  a 
glorious  peace  shall  remove  forever  the  -cir- 
cumstances under  which  we  now  labor. 

Serious  Delay  in  Motor  Shipments 
Notwithstanding  official  permission  to  import 
within  certain  prescribed  limits,  motors  from 
Switzerland,  there  are  complaints  in  certain 
trade  quarters  of  considerable  difficulty  in  get- 
ting the  goods.  I  am  given  to  understand  that 
quantities  of  motors  are  held  up  in  France,  for 
some  reason  or  other.  The  British  music 
trades  committee  is  reported  to  have  moved  in 
the  matter  and  secured  some  sort  of  intimation 
that  the  goods  would  be  released.  Time  passes, 
but  the  motors  do  not;  at  least  up  to  the  mo- 
.  ment  of  writing,  they  had  not  arrived.  Several 
manufacturers  have  machines  all  ready  barring 
the  motor,  and  the  absence  of  these  is  causing 
considerable  annoyance.  What  times,  to  be 
sure! 

Chappell  .&  Co.,  Ltd.,  Increase  Dividends 

Whether  it  be  a  sign  of  the  removal  of  Ger- 
man competition,  the  increased  purchasing  pow- 
er of  the  industrial  classes,  or  both,  the  fact 
remains  that  Messrs.  Chappell  &  Co.,  Ltd.,  the 
great  British  pianoforte  makers,  were  able  to 
increase  the  dividend  for  1916  by  about  10  per 
cent.!  Chappell  shareholders  are  on  the  right 
note  this  time,  and  no  mistake! 

Thousand  Pound  Fund  for  Harmonicas 

Music;  even  that  which  by  much  puffing,  blow- 
ing and  indrawing  of  breath,  emanates  from  the 
{Continued  on  page  112) 


'His  Master's  Voice' 

— the  trade-mark  that  is  recognized 
throughout  the  world   as  the 

HALL-MARK  OF  QUALITY 


Branches 


Agencies 


"His  Master's  Voice" 


Copyright 


This  intensely  human  pic- 
ture stands  for  all  that  is 
best  in  music 

— it  is  the  "  His  Master's  Voice  " 
trade-mark,  and  it  brings  to  you, 
no  matter  where  you  are,  the 
very  best  music  of  every  kind, 
sung  and  played  by  the  world's 
greatest  artists  —  the  greatest 
singers,  pianists,   violinists,  or- 
chestras and  bands — all  enshrined 
in  the  unequalled  "  His 
Master's  Voice  " 
records 


DENMARK:  Skandlnavlsk  Grammophon-Aktl- 
eselskab,  Frlhavnen,  Copenhagen. 

FRANCE:  Cie.  Francaise  du  Gramophone,  115 
Boulevard  Richard  Lenoir,  Place  de  la  Repub- 
lique,  Paris. 

SPAIN:  Compnfiia  del  Gramfifono,  56-58  Balmes, 
Barcelona. 

SWEDEN:  Skandlnaviska  Grammophon-Aktle- 
bolaget,  Drottnlng  Gatan  No.  47,  Stockholm. 

RUSSIA:  The  Gramophone  Co.,  Ltd.,  45,  Nevsky 
Prospect,  Petrograd  (Petersburg) ;  No.  1 
Solyanka,  Solyanoi  Dvor,  Moscow;  0,  Golovinsky 
Prospect,  Tiflis;  Nowy-Swiat  30,  Warsaw;  33, 
Alexandrowskaya  Ulltsa,  Riga;  11  Mlchallovskaya 
Ulltsa,  Baku. 

INDIA:  The  Gramophone  Co.,  Ltd.,  139,  Bal- 
liaghatta  Road,  Calcutta;  7,  Bell  Lane,  Port, 
Bombay. 


AUSTRALIA:  S.  Hoffnung  &  Co.,  Ltd.,  Sole 
Concessionaries  of  The  Gramophone  Company, 
Limited,  163,  Pitt  Street,  Sydney. 

NEW  ZEALAND:  Gramophonium,  Ltd.,  118-120 
Victoria  Street,  Wellington. 

SOUTH  AFRICA:  Darter  &  Sons,  Post  Box  174, 
Capetown ;  Mackay  Bros.,  Post  Box  251 ,  Johannes- 
burg; Mackay  Bros.  &  McMahon,  Post  Box  410; 
Durban;  Ivan  H.  Haarburger,  Post  Box  105, 
Bloemfonteln ;  Franz  Moeller,  Post  Box  108,  Bast 
London;  B.  J.  Ewins  &  Co.,  Post  Box  86,  Queens- 
town;  Handel  House,  Klmberley;  Laurence  & 
Cope,  Post  Box  132,  Buluwayo;  The  Argus  Co., 
Salisbury. 

EAST  AFRICA: 

Marques. 


Bayley    &    Co.,  Lourenio 


Great  Britain  : 


HOLLAND :  American  Import  Co.,  22a,  Amsterd 

Veerkade,  The  Hague. 

ITALY:  A.  Bossi  &  Co.,  Via  Oreflcl  2,  Milan. 
EGYPT   (Also  for  the  Soudan,  Greece  and  the 
Ottoman  Empire):    K.  Fr.  Vogel,  Post  Box  414, 

Alexandria. 


The  Gramophone  Company,  Ltd. 


HAYES 


MIDDLESEX 


ENGLAND 
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SOMETHING  NEW!!! 
Tills  Gramophone 

is  the  line  that  has  proven  the  greatest  seller  among 
traders  throughout  the  world.     It  is  the  famous 

COMPACTOPHONE 

—  the  smallest  complete  machine  on  the  market 

—  with  a  tone,  both  in  quality  and  volume,  equal 

—  to  the  largest.    IT  HOLDS  12  DISC  RECORDS. 
Outside  measurements  when  closed  14x11/^x7  inches 

JOBBERS— DOES  THIS  LINE  INTEREST  YOU? 


WRITE  US  FOR  FULL  PARTICULARS.  TRADING  TERMS,  ETC. 

MOTORS 


WE  ARE  SOLE  AGENTS  IN  GREAT  BRITAIN  FOR  THE  WELL 
KNOWN  SWISS  MOTORS  MADE  BY   MERMOD  FRERES 


THE  STERNO  MANUFACTURING  CO.,  Ltd.,  is  city  Road,  london,  e.  c. 


FROM  OUR  LONDON  HEADQUARTERS — (Continued  from  page  111) 


modest  mouth  organ,  is  a  real  "boon  and  bless- 
ing" to  our  lads  at  the  front  and  elsewhere. 
Quick  to  appreciate  the  needs  of  the  times,  our 
esteemed  contemporary  the  London  Musical 
News  started  collecting  subscriptions  for  the 
provision  of  these  instruments.  Over  £936 
has  so  far  come  in,  and  the  fund  bids  fair  to 
soon  total  the  £1,000  mark.  At  a  shilling  a 
piece  that  would  represent  some  20,000  happy 
soldiers,  or  200,000  if  considered  in  the  light  of 
say  ten  boys  in  each  audience!  Splendid. 
Orchestrelle  Co.  Passes  Dividend 

The  Orchestrelle  Co.,  London,  do  not  intend 
to  declare  a  dividend  on  the  ordinary  shares 
for  the  year  ended  June  30  last.  After  provid- 
ing for  directors'  fees,  income  tax  and  deprecia- 
tion, a  profit  of  £704  is  shown  by  the  combined 
results  of  the  companies  in  Allied  and  neutral 
countries.  The  trading  results  are  considered 
satisfactory  in  view  of  the  fact  that  the  previous 
year  showed  a  loss  of  over  £11,000. 

Louis  Sterling  to  Visit  America  Again 

One  of  the  few  hardy  transatlantic  passen- 
gers who  don't  care  a  fig  for  German  submarines 
is  Louis  Sterling,  British  manager  of  the  Co- 
lumbia Co.  He  seems  to  take  as  kindly  to  a 
trip  across  the  pond  as  to  a  trip  up  North. 
Only  a  few  weeks  back  from  New  York,  he  is 
already  planning  a  further  journey  to  the  Co- 
lumbia chief  office  where  apparently  is  consum- 
mated schemes  of  a  highly  successful  nature. 
At  least,  from  the  British  trade  viewpoint,  Mr. 
Sterling's  activities  are  usually  synonymous  with 
campaigns  of  development  on  the  artistic  side, 
and  some  endorsement  of  this  view  is  found  in 
the  growing  "exclusiveness"  of  Columbia  rec- 
ords. Their  exclusive  list  of  world  renowned 
artists  is  becoming  exceptionally  attractive.  A 
new  "star"  is  "Columbiaised"  every  other  week 
or  so,  with  the  result  that  Columbia  output  is 
being  very  seriously  taxed  by  the  clamorous 
demand  of  their  dealers. 


Speaking  of  this  aspect  of  Columbia  trade  re- 
minds me  that  the  company's  recording  super- 
intendent recently  spent  some  time  and  money 
in  Milan  for  the  purpose  of  crystallizing  a  few 
more  exclusive  Italian  gems,  details  of  which 
will  be  made  public  in  due  course.  Columbia 
enterprise  in  this  and  other  similar  directions 
is  "Sterling"  policy  in  the  opinion  of  us  all. 
Music  Trade  Diary  and  Year  Book 

Compiled  exclusively  for  the  music  and  allied 
trades,  the  Music  Trades  Diary  and  Year  Book 
for  1917,  a  copy  of  which  is  to  hand,  deserves 
the  attention  of  all  engaged  in  the  industry.  It 
is  put  up  in  a  strong  red-linen-bound  cardboard 
cover,  with  diary  and  memorandum  pages  inter- 
leaved with  blotting  paper.  The  contents  make 
very  interesting  reading  and  furnish  informa- 
tion of  a  statistical  nature  well  calculated  to 
make  the  work  invaluable  as  a  desk  comparison 
to  busy  and  other  members  of  the  trade.  The 
provision  of  law,  hire-purchase,  postal,  shops 
acts,  Imperial  trade  correspondents  and  com- 
missioners, tariffs  and  much  other  information, 
all  put  up  and  indexed  for  easy  reference  in  a 
handy  form,  renders  the  Music  Trades  Diary 
and  Year  Book  a  priceless  possession.  It  is 
published  at  eighteen  pence  (post  free)  by  The 
Music  Trades  Review,  6  John  street,  Adelphi, 
London,  W.  C. 

Satirical  Humor  of  Burglars 

Messrs.  Cary  &  Co.,  of  Mortimer  street,  Lon- 
don, were  recently  visited  by  burglars;  after 
"hours,"  of  course.  From  the  stock,  they  se- 
lected two  songs  and  pinned  them  on  the  door. 
The  titles  chosen  were:  "I  Go  My  Way  Sing- 
ing" and  "Into  the  Dawn."  Satirical  humor 
that,  if  you  like! 

Plans  Regarding  Bechstein  Business 

Messrs.  Debenham,  Ltd.,  the  purchasers  of  the 
Bechstein  piano  business  and  the  well-known 
concert  hall,  announce  that  in  future  the  latter 
will  be  known  as  Wigmore  Hall.     With  regard 


to  the  piano  buisness  it  "will  be  devoted  to  the 
sale  of  the  very  best  pianofortes  of  English  and 
French  manufacture,  which  can  be  tried  side  by 
side  under  more  favorable  conditions  than  else- 
where in  London,  and  expert  assistance  will  be 
given  in  the  choice  of  an  instrument."  From 
all  I  hear,  the  company's  plans  are  based  upon 
enterprising  lines,  enough  and  more  to  insure 
success.  They  would  do  well  to  put  in  a  line 
of  the  best  gramophones  and  records,  though! 
Catch  Wireless  Music  on  Phonograph 

At  a  recent  Society  of  Arts  lecture,  some  of 
the  famous  Paris  Eiffel  Tower  "wireless"  was 
caught  and  reproduced  on  a  phonograph. 
Zonophone  Plans  for  New  Year 

Zonophone  dealers  are  able  to  make  an  excel- 
lent start  for  the  new  year.  The  January  list 
itemizes  no  less  than  forty-two  titles  (twenty- 
one  records)  of  real  live-selling  selections,  in- 
cluding successes  from  the  latest  musical  plays 
and  pantomimes.  The  Black  Diamond  Band, 
an  organization  of  leading  instrumentalists,  con- 
tributes two  double  records  carrying  a  pot 
pourri  of  the  latest  and  best  song  hits.  Harry 
Lauder,  Sidney  Coltham,  Ernest  Gike,  Harold 
Wilde,  Florrie  Forde,  Herbert  Sayre,  are  a  few 
others  of  eminence  who  figure  on  the  Zono  play 
bill.  Miss  Mary  Law's  violin  records  are  a 
real  musical  treat.  We  congratulate  the  Brit- 
ish Zonophone  Co.  up  as  magnificent  a  list  as 
they  have  ever  issued. 

Osborne's  Latest  Publicity 

One  of  the  latest  Osborne  advertisements 
draws  timely  attention  ■  to  the  silent-running 
motors,  which  go  to  make  famous  the  slogan 
of  Columbia:  "the  machines  that  never  break 
down."  Mr.  Osborne  makes  good  publicity  on 
that  feature,  in  the  Belfast  papers. 

News  of  "His  Master's  Voice"  Doings 

The  "His  Master's  Voice"  news  this  month  is 
prolific  of  good  things,  as  usual.  A  significant 
reminder  has  gone  out  to  dealers  in  reference 


GUARDSMAN  RECORDS 


REGISTERED 


10  inch  and  12  inch  Lateral  Gut 

The  best  business  of  all  Mr.  Dealer  is  the  repeat  business. 

Every  customer  who  buys  a  Guardsman  Record  from  you  is  a  satisfied  customer. 
Every  satisfied  customer  is  a  regular  customer. 
Every  regular  customer  is  an  asset  to  your  business. 

Records  made  by  the  most  famous  recording  artists  in  the  world  on  Guardsman 
Records  are  the  world's  best  records. 
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All  enquiries  to: — The  Manufacturers 

THE  INVICTA  RECORD  CO.,  Ltd.,  1  New  Inn  Yard,  London,  E.  C,  England 
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FROM  OUR  LONDON  HEADQUARTERS— (Continued  from  page  112) 


Who 
Said 

MAINSPRINGS  ? 

WHOEVER  says  "mainspring"  with- 
out the  word  "Reyno"  neither  gets 
nor  deserves  the  best.  As  a  safeguard  to 
the  dealer  the  very  best  mainspring  on  the 
market  is  known  by  one  name  only 

REYNOCARBO 
MAINSPRINGS 

which  are  made  by  special  process  to 
ensure  their  being  flawless.  They're  made 
in  all  sizes,  and  prices  are  the  lowest  as 
always.  Special  quotations  for  large 
quantities. 

<J  An  excellent  stock  of  tone  arms,  sound- 
boxes, horns,  governors,  &c,  &c,  can 
always  be  depended  upon. 

W.  H.  REYNOLDS  (1915)  LTD. 
45,  CITY  ROAD,  LONDON,  E.  C. 
TELEGRAMS— "KNOT ASLEPE,"  ENGLAND 


to  the  commencement  of  a  great  advertising 
campaign  for  1917.  This  will  be  so  allocated 
as  to  cover  the  whole  country  thoroughly. 
Measured  by  old  standards,  present  day  adver- 
tising should  be  regarded  by  the  dealer  in  an 
altogether  different  light.  Its  primary  object 
is,  broadly  speaking,  not  so  much  to  create  new 
fields  as  to  build  up  in  a  larger  sense  the  ex- 
isting trade  foundation.  It  must  be  remembered 
that  development  of  trade  is  somewhat  restricted 
by  the  machine  shortage.  Available  instruments 
are  quickly  brought-up;  they  require  no  special 
selling  effort.  Dealers  are  therefore  wise  to 
concentrate  on  creating  a  larger  demand  for  rec- 
ords from  present  users.  In.,  these  circum- 
stances, the  Gramophone  Co.'s  advertising  ex- 
penditure should  be  regarded  by  dealers  in  the 
light  of  encouragement  to  stock  adequate  quan- 
tities of  records  all  the  year  round. 

"Chu  Chin  Chow" 
The  above  is  not  a  new  name  for  a  Pekinese 


J.  Stead  &  Co.,  Ltd. 

Manor  Needle  Works 

SHEFFIELD,  ENGLAND 

MANUFACTURERS  OF 

Talking  Machine 

Main  Springs 

Best  Prices — Best  Quality 
Inquiries  Solicited 


mongrel;  it  is  nothing  more  or  less  than  a 
Chinese  revue.  This  weirdly  christened  play  is 
drawing  large  audiences  to  His  Majesty's  Thea- 
tre, London.  It  is  not  claimed  that  the  music  is 
of  a  particularly  Eastern  flavor,  though  to  be 
sure,  the  piece  abounds  in  delightful  and  pretty 
airs.  The  music  is  admirably  arranged  by 
Frederic  Norton,  and  the  artists  include  such 
well  known  names  as  Curtice  Pounds,  Miss  Vio- 
let Essex,  Peter  Dawson  and  the  Mayfair  Or- 
chestra. The  Gramophone  Co.,  Ltd.,  have  been 
able  to  secure  the  services  of  these  artists  for 
'  recording  all  the  best  numbers  in  this  wonder- 
ful work,  and  the  result  is  a  series  of  really  ex- 
cellent records.  Special  advertising  and  attrac- 
tively colored  posters  will  help  the  dealer  to 
achieve  a  regular  harvest  of  sales. 

Featuring  Exclusive  Artists 

Recent  "His  Master's  Voice"  publicity  has 
been  given  over  to  records  made  by  "exclusive" 
artists.  Melba,  Caruso,  and  a  dozen  or  so  others 
of  almost  equal  prominence  in  their  particular 
spheres  of  music,  serve  to  remind  the  public  of 
the  high  standard  of  art  reached  by  the  once 
maligned  gramophone.  One  could  wish  for  no 
better  evidence  of  the  supremacy  of  the  gramo- 
phone among  'musical  instruments  than  is 
constantly  furnished  by  the  splendid  contents 
of  the  "His  Master's  Voice"  announcements. 
Has  Six  Sons  in  Khaki 

Though  every  family  has  contributed  its  quota 
of  military  age  men  to  the  colors,  there  can  be 
few  possessing  such  a  fine  record  as  the  Bryan 
family,  of  Croyden.  G.  A.  Bryan  is  a  talking- 
machine  factor  of  some  prominence  in  the  trade, 
and  the  esteem  in  which  he  is  generally  held  will 
receive  an  added  filling  by  the  news  that  the 
family  is  taking  its  full  share  in  combatting  the 
enemy.  Mr.  Bryan's  six  sons  have  all  donned 
khaki,  and  he  is  justly  proud  of  the  fact.  Alfred 
pluckily  joined  up  at  the  early  age  of  fifteen. 
After  some  months  in  the  trenches  he  was  sent 
home  with  no  less  than  ten  wounds.  This 
human  collender  has  now  received  an  honor- 
able discharge  from  the  army.  Some  of  the 
others  have  already  seen  much  overseas  service. 
A  fine  family,  indeed! 

To  Establish  Own  Business 

For  many  years  with  Barnett  Samuel  &  Sons, 
Ltd.,  of  Worship  street,  and  latterly  in  associa- 
tion with  O.  Ruhl,  A.  Balcombe  I  learn  is  pros- 
pecting around  with  the  object  of  eventually  es- 
tablishing his  own  business.  For  the  present  it 
will  be  somewhat  difficult  to  start  on  any  very 
sure  foundation.  At  one  time  I  know,  Mr.  Bal- 
combe contemplated  making  a  business  trip  to 
the  United  States,  but  whatever  he  does  or  takes 
up,  it  will  not  be  without  close  consideration. 
Bankers  to  Work  for  "Dere  Libin' " 

A  somewhat  satirical  article  on  the  function 
of  bankers  which  appeared  in  the  "Sound 
Wave"  was  the  cause  of  amusing  aberration  of 
mind  on  the  part  of  a  friend.  It  is  too  good  to 
go  unrecorded.  I  happened  to  read  aloud  the 
last  sentence:    "Let  us  have  state  banks  and 


state  control,  and  let  the  dealers  in  money  'go 
work  for  dere  libin'."  "Dere  libin',"  came  the 
reply,  "What  is  that,  Latin?"  Ask  the  bankers, 
thought  I! 

From  January  1  no  copper  may  be  supplied 
for  the  purpose  of  casting  brass  or  other  cop- 
per alloy,  and  no  brass  or  other  copper  alloy 
may  be  cast  except  for  the  purposes  specified 
by  the  Ministry  of  Munitions. 

Barrientos  Exclusive  to  Columbia 

Barrientos  is  a  factor  in  the  world  of  music 
whose  standing  only  awaits  confirmation  at  the 
hands  of  British  opera  lovers  when  normal  con- 
ditions come  again.  In  every  other  part  of  the 
world  she  has  established  a  reputation  that  is 
beyond  criticism. 

The  famous  mad  scene  from  "Lucia"  is  Bar- 
rientos' greatest  success,  and  it  is  fitting  that 
her  introductory  Columbia  record  should  be  this 
majestic  performance. 

At  present  Madame  Barrientos  is  "starring"  at 
the  Metropolitan  Opera  House,  New  York. 
New  Records  by  DePachmann 

DePachmann  is  heard  in  further  wonderful 
piano-forte  recordings  on  Columbia  this  month. 
He  gives  us  the  beautiful  Brahms'  Capriccio  in 
C  sharp  minor,  and  the  Chopin  Nocturne  in  D 
flat  major.  To  hear  DePachmann  play  the  lat- 
ter, none  would  imagine  the  problems  it  presents 
to  the  average  pianist. 

Hubert  Eisdell  Much  Pleased 

Hubert  Eisdell  has  unquestionably  come  into 
his  own  with  his  new  Columbia  records,  and  the 
public  are  as  keenly  delighted  as  is  Mr.  Eisdell 
himself.  He  recently  wrote  to  the  company, 
"Delighted  with  my  Columbia  records,  which  I 
have  just  heard,  and  am  astounded  at  hearing 
my  voice  so  faithfully  reproduced  by  your  won- 
derful recording  process."  His  records  this 
month  are  "Somewhere  a  Voice  Is  Calling"  and 
"Galway  by  the  Sea." 


NOTES  FROM  THE  EMERALD  ISLE 


Business  During  Past  Year  Broke  All  Records 
— Better  Class  of  Goods  Demanded 


Belfast,  Ireland,  January  25. — With  regard  to 
business  for  the  year  just  closed,  reports  from 
all  North  of  Ireland  dealers  are  of  a  highly 
satisfactory  character,  and  indicate  that  the  out- 
put of  disc  instruments  and  records  during  the 
past  twelve  months  has  far  exceeded  that  of  any 
previous  year's  trading. 

One  of  the  most  healthy  features  of  to-day's 
business  is  the  fact  that  there  is  a  growing  de- 
mand for  better  class  records  than  those  which 
were  bought  so  largely  in  former  years,  thus 
proving  the  gramophone  to  be  a  musical  educa- 
tor. Customers  who  bought  their  instruments 
sometime  ago,  and  who  were  then  quite  con- 
tent with  ragtime,  pantomime  hits,  and  the  com- 
mon type  of  comic  songs,  are  now  buying  H.  M. 
V.  and  Columbia  records  of  songs  by  celebrated 
(Continued  on  page  114) 
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NEWS  FROM  THE  EMERALD  ISLE 

(Continued  from  page  113) 

artists,  and  classical  selections  by  the  world's 
best  bands,  orchestras  and  instrumentalists. 

With  regard  to  instruments  one  cannot  help 
referring  specially  to  the  most  popular  and  de- 
lightful machine  which  has  ever  been  imported 
from  the  United  States,  the  sale  of  which,  thanks 
to  its  silent-running,  triple-spring  motor,  its  per- 
fect reproduction  of  both  vocal  and  instrumen- 
tal music,  its  charming  appearance  as  an  article 
of  furniture,  etc.,  has  been  truly  phenomenal — 
namely,  the  No.  23  hornless  Columbia  Grafonola, 
which  retails  at  15  guineas. 

The  number  of  hornless  "Columbia"  and 
"Regal"  instruments  which  have  been  dispatched 
from  11  Wellington  place  to  "the  boys  at  the 
front"  would  be  incredible  to  anyone  outside 
the  staff  of  that  well-known  store. 

For  more  than  a  year  no  phonographs  or  rec- 
ords have  been  imported  from  America,  conse- 
quently there  is  little  to  chronicle  except  to  state 
that  stocks  of  records  are  rapidly  being  ex- 
hausted. Traders  look  forward,  however,  to 
withdrawal — as  early  as  possible — of  the  govern- 
mental order  as  regards  the  restrictions  of  im- 
ports from  abroad,  and  that  they  will  then  be  in 
a  position  to  mail  their  orders  to  Orange  as 
usual. 

The  efficiency  and  utility  of  the  gramophone 
as  an  adjunct  to  the  teaching  of  modern  lan- 
guages is  being  steadily  recognized,  as  attested 
by  the  fact  that  quite  recently  a  well-known 
Belfast  dealer  has  been  honored  with  an  order 
for  an  expensive  instrument  and  a  large  number 
of  disc  records  from  the  Eudcation  Committee 
of  the  West  Riding  of  Yorkshire.  This  instru- 
ment and  records  are  being  used  for  teaching 
French  to  the  various  schools  in  the  West  Rid- 
ing. Reports  of  a  highly  satisfactory  charac- 
ter have  been  received  from  Miss  Althaus  and 
Mr.  Hallam — two  of  the  most  important  officials 
of  these  schools — who  are  delighted  with  the  re- 
sults. The  dealer  referred  to  (our  old  friend, 
T.  Edens  Osborne,  of  this  city)  has  already  sup- 
plied instruments  and  language  records  to 
Queen's  University  of  Belfast,  Municipal  Tech- 
nical Institute,  Belfast;  Freshford  Ladies' 
School,  Belfast;  Technical  Instruction  Commit- 
tee, Dublin;  Municipal  Technical  School,  Cork; 
Royal  Grammar  School,  High  Wycombe,  Eng- 
land, etc.,  etc. 

Your  correspondent  embraces  the  opportunity 
of  offering  the  proprietor,  editor  and  staff  of 
The  World,  also  its  readers  his  sincere  good 
wishes  for  a  happy  and  prosperous  new  year. 

"TALKER"  IN  LANGUAGE  TEACHING 

Prof.  D.  L.  Savory,  M.  A.  of  Queen's  Univer- 
sity, Belfast,  a  Strong  Advocate  of  That 
Method  of  Teaching — An  Aid  to  Lectures 

Belfast,  Ireland,  January  21. — One  of  the  most 
enthusiastic  advocates,  probably  in  the  British 
Isles,  of  language  teaching  by  the  gramophone 
is  Prof.  D.  L.  Savory,  M.A.,  lecturer  in  French 
and  romance  philology,  of  Queen's  University, 
Belfast. 

He  is  the  popular  president  of  the  French 
Society  of  said  university.  During  the  past  two  or 
three  years,  several  special  evenings  have  been 
set  apart  for  the  rendition  of  French  plays  and 
operas  by  H.  M.  V.  gramophone  and  fourteen- 

MANUFACTURERS— ATTENTION ! 

What  are  you  going  to  do  when  the  Boom  is  over  and 
real  competition  begins  if  your  Phonographs  have  no  spe- 
cial feature  or  improvements  to  offer  the  buying  public? 
Unless  you  get  some  real  Novelty  Improvement,  it  is  cer- 
tain your  ultimate  end  will  be  bankruptcy. 

This  is  your  opportunity  to  fortify  and  intrench  your 
position  that  no  trade  war  can  harm  you.    LISTEN  1 

Six  Important  Patented  Phonograph  Inventions  for  Sale, 
including  one  for  a  Sound-box  that  plays  both  Lateral  and 
Vertical  Cut  Records  without  any  additions  or  changes  of 
position,  employine  a  straight  Tone-arm  and  discarding  all 
twists,  cranks  and  freaks. 

Embody  these  radical  scientific  improvements  to  your 
machines,  and  it  will  create  a  Furore  and  place  you  in  an 
impregnable  position.  Owners  of  present  style  machines 
will  scrap  them.  Those  music-lovers  who  have  been  pre- 
vented from  owning  a  phonograph,  owing  to  the  well- 
known  faults  of  existing  machines,  will  not  be  eager  to 
get  yours,  for  it  will  be  a  Real  Musical  Instrument  of  the 
Very  highest  class.  Each  Patent  is  linked  up  with  the 
others,  and  can  only  be  sold  en  bloc.  Correspondence  in- 
vited only  from  responsible  people  giving  Banker's  Refer- 
ence. 

NEU-VITA  CO.,       43  Grays  Inn  Road,  London.  W.  G> 


inch  Pathephone  records  (the  Pathephone 
sound  box  being  substituted  for  the  H.  M.  V. 
"Exhibition"  S-box).  In  the  winter  session  of 
1913-1914  two  evenings  were  devoted  to  Moli- 
ere's  comedy,  "Le  Malade  Imaginaire."  In  1914- 
1915  session,  Corneille's  tragedy,  "Le  Cid,"  was 
partially  rendered,  and  the  opera  of  "Faust"  was 
also  produced  with  great  success. 

The  enthusiasm  of  the  class  reached  its  climax, 
however,  on  the  18th  of  December,  last,  when — 
to  economize  time — two  gramophones  were 
used  with  the  satisfactory  result  that  the  entire 
five-act  tragedy,  "Le  Cid,"  was  reproduced 
clearly  and  distinctly  to  a  large  audience  in  the 
French  lecture  room  of  the  university  in  two 
and  one-quarter  hours.  The  students  were  most 
enthusiastic  in  their  eulogy  of  the  instrument. 
A  warm  vote  of  thanks  to  Mr.  Osborne,  for  lend- 
ing and  operating  the  second  gramophone,  pro- 
posed by  Mr.  Kennedy  and  seconded  by  Mr. 
Farrington,  fetched  the  meeting  to  a  close. 

CARUSO  IN  SINGING  PICTURES 

Metropolitan  Artists  Attend  Demonstration  of 
Webb  Singing  Pictures 

Signor  Caruso  went  to  the  Cohan  &  Harris 
Theatre  recently  to  hear  himself  and  others  in 
the  "Webb  Singing  Pictures,"  privately  shown 
by  George  R.  Webb,  of  Baltimore.  An  invited 
company  forgot  the  "movie"  operators  and 
actors  who  posed  Caruso's  scenes  from  "Rig- 
oletto"  and  "Pagliacci,"  while  they  shouted  their 
bravos  in  real  earnest  to  the  tenor,  whose  voice 
was  sent  through  the  house  by  an  instrument 
like  the  annunciators  used  on  United  States 
warships  or  at  the  Grand  Central  station. 
Messrs.  Scotti,  Amato,  Goritz,  and  other  Met- 
ropolitan artists  later  saw  as  well  as  heard  their 
former  co-star,  Giuseppe  Campanari,  pictured  as 
singing  the  "Toreador"  song  in  a  full  act  from 
"Carmen"  with  Marie  Conesa,  Salvatore  Gior- 
dano, and  Leon  Rothier. 

Before  the  grand  opera  features,  there  were 
whistling  minstrels,  xylophone,  and  banjo 
playing  "The  Old  Oaken  Bucket,"  done  by 
Nat  Wills,  and  "An  Afternoon  in  Ireland," 
with  songs  by  George  MacFarlane.  A  real  or- 
chestra accompanied  the  mimic  voices  and 
"close  up"  views,  while  an  operator  in  the  bal- 
cony "synchronized"  all  by  turning  a  single 
wheel  that  served  as  governor  of  the  combined 
mechanical  reproductions. 

FEATURING  THIBAUD  RECORDS 

The  Pathe  Freres  Phonograph  Co.,  New 
York,  used  an  attractive  full-page  advertisement 
in  the  January  20  issue  of  the  Saturday  Evening 
Post,  featuring  the  Pathe  records  made  by 
Jacques  Thibaud,  the  celebrated  violinist,  and 
also  listing  the  new  Pathe  records  for  the  month 
of  February.  An  illustration  of  Thibaud,  and  a 
small  cut  of  the  new  Pathephone  "Professional" 


UKULELES 

"Hanalei  Royal  Hawaiian" 

and 

"Kumalae  Gold  Medal" 

Strictly  hand  made  of  thoroughly  seasoned  native  Hawaiian  Koa, 
superior  to  any  other  wood  in  tone  quality. 

Exclusive  agencies  granted  (or  Hanalei  Ukuleles — write  for  terms. 
Illustrated  circulars  and  wholesale  price  list  on  request. 

SHERMAN,  CLAY  &  CO. 

Sole  Distributers 
163  Kearny  Street  San  Francisco 


RECORD  ENVELOPES 

STOCK  RECORD  POCKETS 
SHIPPING  CARTONS 

J.  L.  GILLESPIE  COMPANY 

PAPER  PRODUCTS  PITTSBURGH,  PA. 

model,  contributed  to  the  effectiveness  of  the 
copy.  It  is  somewhat  unusual  to  reproduce  an 
entire  supplement  in  a  national  magazine  adver- 
tisement, but  the  list  of  Pathe  double  discs  for 
February  was  well  worth  reproduction,  as  it 
contained  many  interesting  selections. 

EDISON  PRODUCTS  IN  DEMAND 

Supervisors  Report  Great  Interest  in  New  Edi- 
son and  Edison  Amberola  Lines 

The  territorial  supervisors  of  Thomas  A.  Edi- 
son, Inc.,  visited  the  factory  at  Orange,  N.  J., 
during  the  holiday  season  and  held  a  number 
of  sales  meetings  at  which  plans  for  1917  were 
formulated.  The  policies  that  will  govern  both 
the  New  Edison  and  Diamond  Amberola  selling 
campaigns  during  the  next  few  months  were 
considered,  and  the  supervisors  received  many 
instructions  which  they  personally  will  carry  to 
dealers  in  the  field.  All  supervisors  report  a 
most  gratifying  increase  in  interest  in  the  New 
Edison  and  the  Edison  Diamond  Amberola 
throughout  the  country. 

Supervisor  Newman  Johnston,  who  travels  in 
Canada,  reports  that  in  spite  of  the  war-time 
conditions  that  exist  in  the  Dominion,  1916  was 
the  most  prosperous  in  the  history  of  the  Dia- 
mond Amberola  in  that  country.  A  decided 
increase  in  Amberola  interest  on  the  Pacific 
Coast  is  reported  by  Supervisor  Harry  L.  Mar- 
shall, and  C.  R.  Lee,  who  has  the  supervision 
of  a  large  territorial  zone  in  the  Southern 
States,  is  highly  enthusiastic  over  the  future 
prospects  of  the  Diamond  Amberola  in  that 
section.  All  of  the  supervisors  returned  to  their 
territories  about  the  middle  of  January. 

NEW  KNABE  VICTRoLaMANAGER 

R.  O.  Hunter,  has  been  appointed  manager  of 
the  Victrola  department  of  William  Knabe  & 
Co.,  437  Fifth  avenue,  New  York.  Mr.  Hunter 
is  well  versed  in  all  details  of  the  Victor  busi- 
ness, having  been  associated  with  Landay  Bros., 
Victor  distributors,  for  six  years.  He  is  accus- 
tomed to  handling  "Fifth  avenue"  trade,  and 
should  be  successful  in  developing  Knabe  Vic- 
trola business. 
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Talking  Machines  and  Cabinets 


Chicago.  Ill 
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GOSHCN    I H D 
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BUY  YOUR 

SAPPHIRE  NEEDLES 

WHILE  PRICES  ARE  LOW 

Prices  are  advancing  rapidly  on  jewel 
points,  so  stock  up  today.  We  have 
a  tremendous  stock  of  needles  at  low 
prices,  and  can  guarantee  immediate 
delivery. 

Supertone  supplies  are  made  right  and 
are  the  ideal  needles  for  securing  good 
music. 

Don't  delay  but  write  today  for  prices 

Supertone  Talking  Machine  Co. 

8  West  20th  Street  NEW  YORK 
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LATEST  PATENTS  RELATING  TO  TALKING 
MACHINES  AND  RECORDS 


Washington,  D.  C,  February  5. — Phono- 
graph Reproducer. — Newman  H.  Holland,  West 
Orange,  N.  J.,'  assignor  to  New  Jersey  Patent 
Co.,  same  place.    Patent  No.  1,207,404. 

This  invention  relates  to  phonograph  repro- 
ducers, and  more  particularly  to  phonograph 
reproducers  adapted  to  operate  on  sound  records 
having  record  undulations  of  the  up  and  down 
or  hill  and  dale  type. 

The  principal  object  of  the  invention  is  the 
provision  of  an  improved  mounting  for  the 
stylus  lever  forming  a  part  of  the  reproducer 
whereby  the  stylus  will  be  capable  of  tracking 
the  record  groove  faithfully  regardless  of  the 
lateral  or  other  irregularities  therein.  In  the 
improved  device,  the  stylus  lever  is  preferably 
mounted  on  a  laterally  movable  floating  weight, 
the  inertia  and  balance  of  the  latter  being  such 
that  there  is  practically  no  tendency,  even 
though  the  reproducer  be  jarred,  for  the  stylus 
to  jump  from  its  proper  position  across  the 
side  walls  of  the  record  groove.  The  desired 
balance  is  provided  for  in  the  invention  by 
shaping  the  floating  weight  symmetrically  with 
respect  to  the  axis  about  which  its  lateral  move- 
ment takes  place. 

In  the  drawing- — Figure  1  is  a  central  vertical 
section  through  a  reproducer  embodying  the 
invention;  Fig.  2  is  a  bottom  plan  view  thereof; 


Fig.  3  is  a  view  partly  in  elevation  and  partly 
in  section  showing  the  mounting  of  the  stylus 
lever;  and  ^Fig.  4  is  an  elevation  showing  a 
detail  of  construction. 

Sound  Box  Attachment  for  Phonographs. — 
Stephen  E.  Huff,  Los  Angeles,  Cal.  Patent  No. 
1,208,561. 

This  invention  relates  to  a  sound  box  attach- 
ment for  phonographs  and  pertains  especial- 
ly to  an  attachment  whereby  phonographs  con- 
structed to  play  "hill  and  dale"  groove  records 
may  be  used  to  play  lateral  groove  records. 

It  is  an  object  of  this  invention  to  provide 
an  attachment  of  the  above  described  character 
with  which  any  one  of  several  standard  type 
sound  boxes  may  be  used. 

It  is  another  object  of  this  invention  to  pro- 
vide a  sound  box  attachment  of  the  above  tie- 
scribed  character  in  which  the  sound  box  may 
be  turned  to  provide  for  the  insertion  and  re- 
moval of  the  needle. 

It  is  a  further  object  of  this  invention  to  pro- 
vide the  connection  for  the  sound  box  whereby 
the    latter   may  be 


turned  and  temporarily 
locked  in  either  its 
operative  or  inopera- 
tive position. 

Figure  1  is  a  view  in 
side  elevation  illus- 
trating a  sound  box  as 
mounted  in  accordance 
with  this  invention,  and 
indicating  in  dotted 
lines  the  positions  as- 


IjpSBti.  ^SSSik.  sumed  by  the  sound 
box  when  inserting  and 
removing  the  stylus,  and  when  the  sound  box 
is  not  in  use.  Fig.  2  is  a  plan  view.  Fig.  3  is 
a  vertical  section  on  the  line  3 — 3  of  Fig.  2 
partly  in  elevation.  Fig.  4  is  a  detail  section 
on  the  line  4 — 4  of  Fig.  2.  Fig.  5  is  a  detail 
section  on  the  line  S — 5  of  Fig.  2,  partly  in 


elevation.  Fig.  6  is  a  detail  view  of  the  mount- 
ing showing  it  as  adapted  to  receive  a  male 
connection  on  the  sound  box. 

Adjustable  Tone  Arm  and  Sound  Box  Coup- 
ling.— Leonard  Markels,  New  York,  assignor  to 
Champion  Graphophone  Co.,  Inc.,  New  York. 
Patent  No.  1,208,603. 

This  invention  relates  to  tone  arms  and  sound 
boxes,  and  more  particularly  to  an  adjustable 
connection  whereby  the  sound  box  can  be  set 
to  operate  on  phonograph  records  having  the 
up  and  down  or  lateral  sound  undulations. 

The  invention  has  for  its  general  objects  to 
improve  and  simplify  the  construction  of  de- 
vices of  this  character  so  as  to  permit  of  an 
easy  and  quick  adjustment  of  the  sound  box, 
to  be  of  durable  and  substantial  design  and 
comparatively  inexpensive  to  manufacture. 

A  further  object  of  the  invention  is  the  pro- 
vision of  a  pair  of  stops  on  the  tone  arm  ar- 
ranged at  ninety  degrees  apart  so  that  the  back 
of  the  sound  box  body  can  engage  with  either 
stop  and  thereby  be  set  at  the  proper  position 
for  operating  on  either  type  of  disc  phonograph 
record. 

In  the  accompanying  drawing,  which  illus- 
trates one  embodiment  of  the  invention  and 
wherein  similar  characters  of  reference  indicate 
corresponding  parts  in  all  the  views,  Figure  1 
is  a  side  view  of  a  tone  arm  showing  by  full  lines 
the  sound  box  thereon  set  for  operating  in  a 
laterally  waved  record  groove,  and  by  dotted 
lines  the  sound  box  set  for  operating  in  a  ver- 
tically waved  sound  groove;  Fig.  2  is  an  enlarged 
front  view  of  the  tone  arm  and  sound  box  with 
portions  in  sections;  Fig.  3  is  a  sectional  view 
on  the  line  3 — 3,  Fig.  2,  showing  the  two  posi- 
tions of  the  sound  box;  Fig.  4  is  a  side  view 
showing  the  sound  box  set  for  operating  in  a 


vertically  waved  sound  groove;  Fig.  5  is  a  per- 
spective view  of  the  stop  device  applied  to  the 
tone  arm;  and  Fig.  6  is  a  sectional  view  showing 
a  different  form  of  elbow  on  the  sound  box. 

Universal  Tone  Arm. — Leonard  Markels,  New 
York,  assignor  to  Champion  Graphophone  Co., 
same  place.    Patent  No.  1,209,464. 

This  invention  relates  to  a  tone  arm  for  phon- 
ographs of  the  disc  type  and  has  to  deal  more 
particularly  with  an  arm  of  that  class  which  is 
provided  with  a  reproducer  holder  whereby  the 
reproducer  can  be  set  for  operating  on  disc 
records  having  a  laterally  waved  groove  or  a 
vertically  waved  groove. 

The  general  objects  of  the  invention  are  to 
improve  and  simplify  the  construction  of  tone 
arms  of  the  character  referred  to  so  as  to  be  re- 
liable and  efficient  in  use,  comparatively  simple 
and  inexpensive  to  manufacture  and  so  designed 
that  the  reproducer  can  be  quickly  and  reliably 
adjusted  to  either  of  its  two  operative  positions. 

A  more  specific  object  of  the  invention  is  to 
provide  novel  and  effective  means  for  locking 
the  reproducer-carrying  member  of  the  arm  in 
position  with  the  diaphragm  held  for  operation 
on  either  type  of  record,  and  yet  by  simple 
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movements  of  the  outer  members  first  longi- 
tudinally and  then  rotary  the  said  member  can 
be  adjusted  to  its  other  position  and  locked. 

In  the  accompanying  drawings,  which  illus- 
trate one  embodiment  of  the  invention  and 
wherein  similar  characters  of  reference  indicate 
corresponding  parts  in  all  the  views,  Figure  1 


is  a  plan  view  of  a  phonograph  with  the  inven- 
tion applied  thereto;  Fig.  2  is  a  side  view  of  the 
tone  arm  with  the  reproducer  set  for  operation 
on  a  record  having  a  laterally  waved  sound 
groove;  Fig.  3  is  a  similar  view  showing  the 
reproducer  set  for  a  record  having  a  vertically 
waved  sound  groove;  Fig.  4  is  an  enlarged  sec- 
tional view  on  the  line  4 — 4,  Fig.  2;  Fig.  5  is  a 
vertical  section  when  the  reproducer  is  set  in 
dotted  line  position  (Fig.  1);  and  Figs.  6  and  7 
are  sectional  views  respectively  on  the  lines 
6 — 6  and  7 — 7,  Fig.  2. 

Sound-Record. — Victor  H.  Emerson,  New  York, 
assignor  to  the  Emerson  Phonograph  Co.,  Inc., 
same  place.    Patent  No.  1,213,468. 

This  invention  relates  to  phonographic  rec- 
ords of  the  groove  type,  or  more  particularly 
described,  to  the  form  or  structure  of  the  rec- 
ord groove  employed  in  devices  of  the  class 
referred  to,  and  has  for  an  object  to  provide  a 
sound  record  groove  having  undulations  repre- 
sentative of  sound  vibrations  which,  with  ref- 
erence to  the  plane  of  the  record,  are  adapted 
to  actuate  a  reproducer  style  both  vertically  and 
laterally,  whereby  the  same  record  may  be  em- 
ployed in  connection  with  different  types  of  re- 
producing machines. 

Another  object  of  the  invention  is  to  produce 
a  sound  record  groove  which,  while  actuating  a 
vertically  operating  stylus,  is  adapted  to  impart 
additional  vibratory  impulses  thereto  by  reason 
of  supplemental  lateral  vibrations;  and  which, 
similarly,  while  actuating  a  laterally  vibrating 
stylus,  will  impart  thereto  vertical  vibratory  im- 
pulses, which  supplemental  impulses  of  both 
forms,  while  of  comparatively  reduced  ampli- 
tude, correspond  exactly  in  frequency  with  the 
principal  vibration  actuating  the  stylus. 

Heretofore  record  grooves  of  two  types  have 
come  into  general  use,  requiring  each  a  repro- 
ducer especially  adapted  to  operate  therewith. 
The  first  form  of  groove  thus  employed,  now 
generally  termed  the  hill-and-dale  type,  has  as 
its  operable  portion  a  vertically  undulating  bot- 
tom, and  requires  a  vertically  actuated  repro- 
ducing device  especially  designed  to  coact  with 
those  undulations.  The  other  type,  the  zigzag 
groove  record,  so-called,  requires  that  the  sound 
box  be  differently  adjusted  and  equipped  so  as 
to  vibrate  laterally  in  reproducing  the  sounds 
recorded  thereon.  Consequently  many  forms 
of  attachments  have  been  designed  in  order  to 
equip  a  vertically  operating  machine  so  that  it 
can  reproduce  from  a  laterally  undulating 
groove,  and  also  to  convert  machines  from  the 
latter  to  the  former  mode  of  operation.  Such 
converting  devices  not  only  entail  additional  ex- 
pense in  connection  with  the  use  of  talking  ma- 
chines, but  require  more  or  less  skill  to  adjust 
the  parts  properly  with  relation  to  the  differ- 
ent types  of  grooves.  Thus,  a  definite  degree 
of  care  must  be  exercised  and  in  making  fre- 
quent changes  back  and  forth  this  task  of  ad- 
justment becomes  irksome  and  annoying  to  the 
operators  of  talking  machines.  All  these  ob- 
jections may  be  entirely  eliminated  by  using  a 
record  of  the  form  contemplated  by  the  inven- 
tion, which,  generally  described,  comprises  a 
groove  having  one  side  wall  and  bottom  similar- 
(Continued  on  page  116) 
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ly  undulatory  to  produce  the  required  sounds, 
with  the  other  side  thereof  having  been  made 
entirely  neutral  and  mute,  or  provided  with  rela- 
tively slight  undulations  of  the  same  frequency 
as  the  first  mentioned  side  wall,  which  groove  is 
adapted  to  reproduce  with  substantially  equal 
fidelity  whether  the  so-called  vertical  or  lateral 
type  of  reproducer  be  employed  in  connection 
therewith. 

Having  reference  to  the  drawings:  Figure  1 
is  a  plan  view  of  a  familiar  disc  type,  containing 
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in  the  usual  spiral  form  an  embodiment  of  im- 
proved sound  record  groove;  Fig.  2  is  an  en- 
larged partial  plan  of  the  disc  shown  in  Fig.  1; 
Fig.  3  is  a  sectional  view  on  line  3 — 3  in  Fig. 
2;  Fig.  4  is  an  enlarged  partial  plan  view  of  a 
supposititious  record  disc  showing  types  of 
grooves,  and  Figs.  5  and  6  are  respective  sec- 
tional views  on  lines  5 — 5  and  6 — 6  of  Fig.  4. 

Talking  Machine  Amplifier. — Albert  A. 
Huseby,  Chicago,  HI.    Patent  No.  1,209,441. 

This  invention  relates  in  general  to  talking 
machines  and  has  more  particular  reference  to 
the  amplifier  or  tone  modulator,  by  means  of 
which  the  tones  produced  by  the  machine  are 
regulated  or  modulated  to  any  desired  degree  of 
loudness  or  softness. 

One  of  the  primary  objects  of  this  invention 
is  to  provide  an  improved  construction  of  ampli- 
fier which  can  be  readily  controlled  and  adjusted 
to  yield  loud  and  soft  tone  effects  by  varying 
the  volume  of  sound  waves  transmitted  thereby. 

Another  object  of  the  invention  is  to  provide 
an  amplifier  which  shall  be  wholly  contained 
within  the  case  of  the  talking  machine  and  which 
will  decrease  the  loudness  of  the  tones  pro- 
duced by  diverting  a  portion  of  the  sound  waves 
into  the  case  or  cabinet  of  the  instrument  so 
that  only  such  proportion  of  the  sound  waves 
are  transmitted  directly  from  the  machine  as 
are  required  to  give  the  desired  tone  effects. 

Another  object  is  to  provide  an  amplifier  and 
adjusting  mechanism  therefor  which  will  be 
simple  in  construction,  cheap  to  manufacture, 
easy  to  operate,  and  accurate  and  durable  in  use. 

Referring  to  the  drawings,  Figure  1  is  a  frag- 
mentary sectional  view  taken  on  the  line  1 — 1  of 
Fig.  3  through  a  talking  machine  embodying  the 
invention;  Fig.  2  is  a  side  elevation  partially  in 
section  on  the  line  2 — 2  of  Fig.  3  of  the  ma- 


chine  shown  in  Fig.  1;  Fig.  3  is  a  horizontal 
sectional  view  on  the  line  3 — 3  of  Fig.  1;  Fig. 
4  is  a  detail  view  of  the  manually  operable 
regulating  device;  and  Fig.  5  is  a  detail  view 
showing  one  of  the  bell  crank  lever  mountings. 

Talking  Machine  Needle  Magazine. — Mabel 
Blackman,  New  York.    Patent  No.  1,208,900. 


Among  the  principal  objects  which  the  present 
invention  has  in  view  are:  to  provide  means  for 
carrying  a  number  of  needles  for  use  on  talk- 
ing machines,  and  to  regulate  the  delivery 
thereof;  and  to  provide  a  simple  device  which 
may  be  employed  as  an  attachment  to  sound 
boxes  of  conventional  construction  for  talking 
machines. 

Figure  1  is  a  side  view  of  a  fragment  of  a  tone 
tube  and  a  sound  box  of  conventional  construc- 
tion mounted  thereon  and  equipped  with  a  maga- 
zine constructed  and  arranged  in  accordance 
with  the  present  invention;  Fig.  2  is  an  end  view 
of  the  same;  Fig.  3  is  an  enlarged  detail  view 
in  section  showing  a  lower  end  fragment  of  the 


magazine  and  a  portion  of  the  sound  box  on 
which  the  same  is  mounted;  Fig.  4  is  a  detail 
view,  partly  in  section,  showing  a  modified  form 
of  the  magazine. 

Graphophone. — Clinton  E.  Woods,  Bridgeport, 
Conn.,  assignor  to  the  American  Graphophone 
Co.,  same  place.    Patent  No.  1,210,248. 

The  invention  relates  particularly  to  machines 
of  the  type  known  as  "polyphones,"  wherein 
two  or  more  styli  track  tandem  in  the  same  rec- 
ord groove. 

The  object  of  the  present  invention  is  to  utilize 
the  polyphone  principle  in  such  novel  manner,  in 
increasing  the  volume  and  in  improving  the  qual- 
ity of  the  reproductions  obtained  by  the  grapho- 
phone or  other  talking  machine,  as  to  avoid  sac- 
rificing the  accuracy  of  definition. 

The  invention  is  primarily  applicable  for  use 
with  records  of  the  disc  form  having  thereon 
a  spirally  disposed  record  groove  of  the  laterally 
undulating  or  "zigzag"  type,  although  the  inven- 
tion may  be  applied  to  other  types  of  record 
upon  other  forms  of  tablet. 

One  feature  of  the  invention  consists  in  pivot- 
ing the  two  or  more  independent  stylus  support- 
ing arms  (preferably  "tone  arms")  upon  inde- 
pendent axes  located  at  equal  distances  from 
the  center  of  the  axis  of  the  rotary  sound  record. 

Another  feature  of  the  invention  consists  in 
locating  the  several  styli  at  equal  distances  from 
the  axes  of  their  respective  supporting  arms, 
preferably  a  distance  equal  to  that  from  the 
center  of  the  sound  record  to  each  of  the  said 
axes. 

A  third  feature  of  the  invention  consists  in 
the  employment,  in  connection  with  the  separate 
and  independent  tone 
arms,  of  separate  and 
independent  stationary 
sound  passages  leading 
from  the  respective 
tone  arms  to  the  outer 
air. 

A  fourth  feature  of 
the  invention  is  brought 
into  play  only  when  the 
styli  are  out  of  engage- 
ment with  the  record, 
and  consists  of  novel 
means  for  attaining  the 
proper  relative  posi- 
tioning of  the  several  styli,  so  as  to  insure  that 
they  will  enter  and  engage  the  same  record- 
groove. 

In  the  drawings,  Figure  1  is  a  plan  view, 
indicating  a  portion  of  a  talking  machine  (of 
the  inclosed  horn  type)  embodying  one  form 
of  the  invention;  and  Figs.  2  and  3  are  details, 
in  end  and  side  view  respectively,  of  the  struc- 
ture shown  in  Fig.  1. 

Talking  Machine. — Bernard  Benedict,  New 
York,  assignor  to  the  National  Talking  Clock 
Co,  Jefferson  City,  Mo.    Patent  No.  1,210,138. 

This   invention   relates   to   improvements  in 


talking  machines  or  phonographs,  and  it  per- 
tains more  especially  to  mechanisms  whereby 
the  carriage  of  a  machine  of  this  kind  is  restored 
for  repeated  forward  movement  and  continuous 
operation  of  the  machine.  A  mechanism  of  this 
description  is  of  particular  value  where  a  talking 
machine  or  phonograph  is  used  in  conjunction 
with  display  devices  to  attract  or  hold  attention 
thereto. 

Figure  I  is  a  front  elevation,  partly  broken 
away,  of  an  advertising  device  embodying  the 
features  of  the  invention.  Fig.  II  is  an  enlarged 
vertical  section  of  the  lower  portion  of  a  device, 
looking  toward  the  left  side  of  the  housing.  Fig. 
Ill  is  an  enlarged  detail  view  illustrating  the 
master  wheel  and  the  mutilated  wheels  which 
are  driven  intermittently  in  response  to  move- 
ments of  the  master  wheel.  Fig.  IV  is  a  top  or 
plan  view,  partly  in  section,  of  the  parts  shown 
in  Fig.  Ill,  also  showing  a  fragment  of  the  left 
hand  wall  of  a  casing  and  certain  other  wheels 
not  shown  in  Fig.  III.   Fig.  V  is  a  rear  elevation 


showing  the  drive  wheel  for  restoring  the  phon- 
ograph reproducer,  and  the  rotatable  controller 
wheel  for  controlling  the  operation  of  said 
drive  wheel.  Fig.  VI  is  a  top  or  plan  view  of 
the  parts  shown  in  Fig.  V,  and  also  shown  in 
cross  section  in  Fig.  IV,  the  cam  projection  on 
the  controller  wheel  being  positioned  to  shift 
the  yieldable  pin  into  the  path  of  a  trip  finger  on 
the  master  wheel.  Fig.  VII  is  an  enlarged  top 
or  plan  view  partly  in  section  illustrating  the 


driving  mechanism  at  the  left  wall  of  the  hous- 
ing and  the  phonograph  near  the  lower  end  of 
the  housing.  Fig.  VIII  is  a  transverse  section 
taken  approximately  on  the  line  VII — VIII,  Fig. 
VII.  Fig.  IX  is  a  section  taken  approximately 
on  the  line  IX— IX,  Fig.  VII.  Fig.  X  is  a  front 
elavation  of  the  phonograph  the  reproducer 
being  omitted.  Fig.  XI  is  an  enlarged  detail 
view  of  the  pawl  and  track  whereby  the  repro- 
ducer carriage  is  supported  while  the  carriage 
is  being  returned  to  its  starting  position. 


Dealers  everywhere  are  enthusiastic  over  the 
outlook  in  the  talking  machine  trade. 
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RECORD  BULLETINS  FOR  MARCH,  1917 


VICTOR  TALKING^ MACHINE  CO. 

POPULAR  SONGS  FOR  MARCH 
18154  Norah,  the  Pride  of  Kildare  (Chas.  Burnham), 

John  Barnes  Wells 
Molly  Dim  (Wilbur  Weeks-Hugo  Frey), 

Charles  Harrison 

18215  Rolling  Stones  (All  Come  Rolling  Home  Again), 

Henry  Burr 

Don't  Write  Me  Letters  (But  Come  Right  Back 
to  Me;  Campbell-Burr 

18220  Yaddie  Kaddie  Kiddie  Kaddie  Koo, 

Van  and  Schenck 
That's  How  You  Can  Tell  They're  Irish, 

Van  and  Schenck 

18221  Come  Out  of  the  Kitchen,  Mary  Ann, 

M.  J.  O'Connell 
When  Ragtime  Rufus  Rags  the  Humoresque, 

M.  J.  O'Connell 

18222  Pack  Up  Your  Troubles  in  Your  Old  Kit  Bag 

and  Smile,  Smile,  Smile!   (from  "Her  Soldier 

Boy")  Hamilton  and  Mixed  Chorus  10 

Home  Again  (from  "Her  Soldier  Boy"), 

Alice  Green  and  Lyric  Quartet  10 

18224  If  You  Ever  Get  Lonely  American  Quartet  10 

What  Do   You  Want  to  Make  Those  Eyes  At 

Me  For?  Ada  Jones-Billy  Murray  10 

18225  How's  Every  Little  Thing  in  Dixie? 

American  Quartet  10 
In  the  Days  of  Old  Black  Joe.  .Peerless  Quartet  10 

18227  On  the  Sandwich  Isles  Peerless  Quartet  10 

Yukaloo  (My  Pretty  South  Sea  Island  Lady), 

Sterling  Trio 

DANCE  RECORDS 

18218  Century  Girl— Medley   Fox-trot.     "That  Broad- 

way Chicken  Walk" — "Alice  in  Wonderland," 
Victor  Military  Band 
Pack  Up  Your  Troubles  in  Your  Old  Kit  Bag 
and  Smile,  Smile,  Smile — Medley  One-step. 
"Girls  if  You  Ever  Get  Married" — "When  He 
Comes  Back  to  Me" — "Pack  Up  Your  Troubles 
in  Your  Old  Kit  Bag  and  Smile,  Smile,  Smile" 
(from  "Her  Soldier  Boy"), 

Victor  Military  Band 

18219  My  Own  Iona — Medley  Fox-trot.    "I've  Got  the 

Army   Blues" — "Shades   of   Night" — -"Out  of 
the  Cradle" — "My  Own  Iona," 

Victor  Military  Band 
Lucy's  Sextet — One-step  (A  Ragtime  Travesty  on 
the  "Sextet  from -Lucia")  Conway's  Band 

35612  So  Long,  Letty — Medley  Fox-trot.    "O'Brien  Is 

Tryin'  to  Learn  to  Talk  Hawaiian" — "When  the 
Major    Plays    Those    Minor    Melodies" — "So 

Long.  Letty"  Victor  Military  Band 

Pass  Around  the  Apples  Once  Again — Medley 
One-step  (from  "So  Long,  Letty"), 

Victor  Military  Band 
MISCELLANEOUS  INSTRUMENTAL  RECORDS 
18093  El  Chock) — Argentine  Tango  (Villoldo), 

Hurtado  Brothers  Marimba  Band 
Modest     Suzanne — Potpourri     (Casta  Susana) 
(Gilbert)  ...  .Hurtado  Brothers  Marimba  Band 
18177  (1)  Drink  to  Me  Only  With  Thine  Eyes  (Old 
English  Air) ;   (2)   Flow  Gently,  Sweet  Afton 
(James    E.    Spillman)    (from   "18    Songs  for 
Community  Singing")   (C.  C.  Birchard  &  Co.), 
Victor  Military  Band 
(1)  Annie  Laurie  (Lady  John  Scott);  (2)  Love's 
Old  Sweet  Song  (Molloy)  (from  "18  Songs  for 
Community  Singing")   (C.  C.  Richard  &  Co.), 
:     Victor  Military  Band 
18187  City  of  Beautiful  Nonsense — Waltz   (Beck,  Jr.), 
Victor  Concert  Orchestra 
Only  a  Dream — Waltz  (Beck,  Tr.), 

Victor  Concert  Orchestra 
18207  Medley  of  Irish  Reels,  No.  5  (Accordion  Solo). 
"Floggan  Reel"  and  "Cup  o'  Tea," 

John  J.  Kimmel 
Medley  of  Irish  Jigs,  No.  2  (An  Irish  Mixture) 
(Accordion  Solo)   John  J.  Kimmei 

18216  (1)  Dorothy    (Old    English    Dance)  (Seymour 

Smith);    (2)    Gavotte   from   "Mignon"  (Am- 

broise  Thomas)  William  H.  Reitz 

(1)  Moment  Musical    (Schubert);    (2)  Mazurka 
(Chopin)   (Arr.  from  Op.  33,  No.  2), 

William  H.  Reitz 

18217  Rigoletto  Quartet  (Verdi)   (Saxophone  Sextet), 

Six  Brown  Brothers 
Passion   Dance — Parision   Fox-Tango   (La  Danza 
Appassionata)   (C.  M.  Jones)   (Saxophone  Sex- 
tet). .■  Six  Brown  Brothers 

18226  Teasing  the  Cat — One-step  Van  Eps  Trio 

On  the  Dixie  Highway — One-step.  .Van  Eps  Trio 

35610  Carmen  Selection   (Bizet)   (Prelude) — "Toreador 
Song" — "Habanera") ..  Vessella's  Italian  Band 
Coronation  March  (from  Le  Prophete)  (Meyer- 
beer) Vessella  s  Italian  Band 

45102  Traumerei    (Schumann)    ('Cello  Solo), 

Hans  Kindler 
A  Dream  (J.  C.  Bartlett)   ('Cello  Solo), 

Hans  Kindler 

VOCAL  RECORDS 
18169  Love's  Old  Sweet  Song  (Bingham-Molloy) , 

Imperial  Quartet 
Forsaken    (Koschat)  Imperial  Quartet 

35606  The  Professor's  Birthday  (Joe  Smith), 

Avon  Comedy  Four 
Ginsberg's  Stump  Speech  (Joe  Smith), 

Avon  Comedy  Four 

35607  Songs  of  the  Past — No.  21.    Chorus,  "Listen  to 

My  Tale  of  Woe"— Solo.  "The  Blow  Almost 
Killed  Father"  (McAvoy) — Solo  and  Chorus, 
"Harrigan"  (Cohan) — Solo  and  Quartet,  "We 
Never  Speak  as  We  Pass  By"  (Knight) — Male 
Ouartet,  "Down  Went  McGintv" — Solo  and 
Quartet,  "I  Can't  Tell  Why  I  Love  You,  But 
I  Do"  (Edwards) — Solo  and  Chorus,  "Arrah, 
Go  On!"  (McGlennon) ..  .Victor  Mixed  Chorus 
Songs  of  the  Past — No.  22.  Chorus,  "Tammany" 
(Edwards) — Solo  and  Quartet,  "White  Wings" 
(Winter) — Solo  and  Quartet,  "When  the 
Robins  Nest  Again"  "(Howard) — Solo  and 
Ouartet,  "Hiawatha"  (Moret) — Solo  and 
Quartet,  "On  the  Banks  of  the  Wabash.  Far 
Away"  (Dresser) — Solo  and  Chorus,  "Silver 
Heels"  (Moret) — Chorus,  "Navajo"  (Van 
Alstyne)  Victor  Mixed  Chorus 

35613  Sacred    Songs — No.    1.     Chorus,    "Holy  Night" 

(Noel)  (Adam) — Solo  and  Quarette,  "Face  to 
Face"  (Tohnson) — Duet,  "One  Sweetly  Solemn 
Thought"  (Ambrose) — Solo,  "The  Palms" 
(Faure) — Chorus,  "Hosanna"  (Granier), 

Victor  Mixed  Chorus 
Sacred  Songs — No.  2.  Chorus,  "Babylon"  (Wat- 
son)— Solo,  "Flee  as  a  Bird"  (Dana) — Solo 
and  Ouartet,  "There  Is  a  Green  Hill  Far 
Away'r  (Gounod)— Solo.  "Holy  City"  (Adams) 
— Chorus,  "Star  of  Bethlehem"  (Adams). 

Victor  Mixed  Chorus 

45106  Evening  Brings  Rest  and  You  (Whaley-Bishop) , 

Lambert  Murphy 
Kashmiri  Song  (Hope-Woodforde-Finden)    (  In- 
rlian  Love  Lvrics" — No.  3)... Lambert  Murphy 

45107  Flower  Song  (Gustny  T.ange). 

Charles  Kellogg  and  Victor  Orchestra 
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10 
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10 
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12 
12 

10  A2160 
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Polish  Dance,  No.  1  (Xavier  Scharwenka), 
,„        TI    Charles  Kellogg  and  Victor  Orchestra 
Cheer  Up!  Eat  and  Grow  Thin  (Goetz), 
_      .       .    '  •  Nora  Bayes 

Ragging  the  Songs  Mother  Used  to  Sing  (Bayes- 

Grainard)  Nora  Bayes 

An  idle  Woman's  Busy  Day  Marie  Cahill 

Dallas    Blues    (Preceded    by    Mose's  Baptism) 
(Leighton  Bros.)   (with  Piano) ..  .Marie  Cahill 
My    Skylark    Love     (Barcarolle)     (George  H. 

Bowles-Lucien  Denni)  Margaret  Romaine 

RED  SEAL  RECORDS 
Enrico  Caruso,  Tenor — In  French 
Chanson    de   Juin    (Song   of   June)    (Op.  102, 

No.  6)  :  Barrucand-Godard 

Julia  Culp,  Contralto 

The  Cottage  Maid  Beethoven 

Emilio  de  Gogorza,  Baritone 

Absent  Glenn-Tirindelli 

Emmy  Destinn,  Soprano — In  French 
O  quand  je  dors!  (While  I  Sleep)  ...  Hugo-Liszt 
Mischa  Elman,  Violinist 
(Pianoforte  by  Philip  Gordon) 

Pastorale   '  Scarlatti 

Gekaldine  Farrar,  Soprano 

Murmuring  Zephyrs  Adolf  Jensen 

Mabel  Garrison,  Soprano 
(With  Victor  Male  Quartet) 

Dixie  Dan  Emmett 

Alma  Gluck.  Soprano — In  German 
Canzonetta  (War  schoner  als  der  schonste  Tag), 
Goethe-Carl  Loewe 
ma  Gluck,  Soprano,  and  Louise  Homer,  Contralto 

The  Crucifix  Jean  Baptiste  Faure 

Louise  Homer,  Contralto 
My  Heart  Ever  Faithful  (Mein  glaubiges  Herze) 
(from  the  cantata   "Also  hat  Gott  die  Welt 

geliebt")   Bach 

Marcel  Journet,  Bass — In  Latin 

O  Salutaris  ■  Jean  Luce 

John  McCormack,  Tenor 
Tommy  LadL.E.  Teschemacher-E.  J.  Margetson 
Margaret  Ober,  Contralto — In  German 
(Pianoforte  by  Arthur  Arndt) 
Friihlingsgaube  (Faith  in  Spring), 

Uhland-Schubert 
Maud  PoweLl,  Violinist 
(Pianoforte  by  Arthur  Loesser) 

Minuet  in  G,  No.  2...  Beethoven 

Evan  Williams,  Tenor 
Chiming  Bells  of  Long  Ago   (from  "Old-Time 

Song  Hits")  C.  F.  Shattuck 

Herbert  Witherspoon,  Bass 
Three  Fishers  Kingsley-Hullah 
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COLUMBIA  GRAPHOPHONE  CO. 

Faust  (Gounod).  "Salve!  dimora  casta  e  pura" 
(Hail!    thou   dwelling   pure   and   lowly).  In 
Italian.  Tenor  Solo,  orch.  acc.  .Hipolito  Lazaro  12 
Minuet  in  G,  No.  2  (Beethoven).    Violin  Solo, 

orch.  acc  Kathleen  Parlow  10 

Valse   Bluette    (Air   de   Ballet)  (Drigo-Auer). 
Violin  Solo.    Charles  Prince  at  the  Piano, 

Kathleen  Parlow  10 
Pray   For  Sunshine   (But  Always  Be  Prepared 
For  Rain)   (Abrahams).    Orch.  acc, 

Al  Jolson,  comedian  10 
Follow  Me  (McCarthy,  Johnson  and  Monaco). 
"What  Do  You  Want  to  Make  Those  Eyes  at 
Me  For?"    Tenor  Solo,  orch.  acc. Samuel  Ash  10 
POPULAR  HITS  OF  THE  MONTH 
Poor    Butterfly    (Hubbell).     From    New  York 
Hippodrome  Show.    Soprano  Solo,  orch.  acc, 

Katherine  Clark  10 
The  Century  Girl  (Herbert).  "The  Century  Girl." 

Soprano  Solo,  orch.  acc  Inez  Barbour  10 

Just  Keep  on  Skating  (Weslyn  and  Pollock). 

Tenor  Solo.  orch.  acc  M.  J.  O'Connell  10 

O'Brien  Is  Tryin'  to  Learn  to  Talk  Hawaiian 
(Cormack).     Tenor  Solo,  guitars  acc, 

Horace  Wright  10 
Hawaii  and  You  (Keiser).    Tenor  'and  Baritone 
Duet,  orch.  acc, 

James  Reed  and  James  F.  Harrison  10 
There's  Egypt  in  Your  Dreamy  Eyes  (Spencer). 

Tenor  Solo,  orch.  acc  George  Wilson  10 

Put  On  Your  Slippers  and  Fill  Up  Your  Pipe 
(A.  Von  Tilzer).    Tenor  Solo,  orch.  acc, 

M.  J.  O'Connell  10 
It's  Not  Your  Nationality  (Johnson-McCarthy). 

Tenor  Solo,  orch.  acc  Arthur  Fields  10 

When  Evening  Shadows  Fall  (Polla).    Orch  acc, 

Broadway  Male  Quartet  10 
In  the  Sweet  Long  Ago  (Heath,  Lang  and  Sol- 
man).    Tenor  and  Baritone  Solo,  orch.  acc, 

James  Reed  and  James  F.  Harrison  10 
The  Honolulu  Hicki  Boola  Boo    (Albert  Von 
Tilzer).     Orch.  acc, 

Knickerbocker  Male  Quartet  10 
Ukalou  (Von  Tilzer).    Orch.  acc, 

Empire  Vocal  (Male)  Trio  10 
DANCE  RECORDS  OF  THE  MONTH 
Sometime    (Tierney).     Introducing   "That  Old 
New  England  Town"  (Ager).  One-step, 

Prince's  Band  12 
Step  With  Pep  (Kaufman).  One-step, 

Prince's  Band  12 
Homesickness  Blues  (Hess).  Fox-trot, 

Prince's  Band  12 
The  Florida  Blues   (Philips).  Fox-trot, 

Prince's  Band  12 
The  Sunshine  of  Your  Smile  (Ray).  Waltz, 

Prince's  Orchestra  12 
The  Betty  Lee  Waltz  (Richardson). 

Prince's  Orchestra  12 
Spooky  Spooks  (Claypoole).  Fox-trot, 

Prince's  Band  12 
Cradle  Rock  (Frankl  and  Kornheiser).  Fox-frot, 

Prince's  Band  12 
Admiiation   (Tyers).  Tango-Fox-trot, 

Prince's  Band  12 
The  Good  Fairy   (Green).  Two-Two, 

Prince's  Band  12 
OLD  TIME  "FIDDLE"  SONGS 
Old    Zip    Coon.      Introducing    "O'ld    Folks  at 
Home."    Violin  Solo,  piano  acc, 

Don  Richardson  10 
Arkansas  Traveler.    Violin  Solo,  piano  acc, 

Don  Richardson  10 
IRISH  SONGS  OF  GREAT  BEAUTY 
Irish  Love  Song  (Lang).    Soprano  Solo,  orch. 

acc  Grace  Kerns  10 

The    Little    Irish    Girl    (Lohr).      Tenor  Solo, 

orch.  acc  Reed  Miller  10 

Kingdom    Come    (Henry    C.   Work).  Baritone 
Solo,  orch.  acc,  with  banjo  effect,  by  Harry 

C.  Browne  Harry  C.  Browne  10 

When  I  Used  to  Work  Upon  the  Levee.  Baritone 
Solo,  orch.  acc,  with  banjo  effect,  by  Harry 

C.  Browne  Harrv  C.  Browne  10 

OR  TRIO,  FAMOUS  COLUMBIA  ORGANIZATION 
Drink  to  Me  Only  With  Thine  Eyes.  'Cello, 
violin  and  piano  Taylor  Trio  10 


Alice,    Where    Art    Thou?     (Asher).  'Cello, 

violin  and  piano  Taylor  Trio 

SCOTCH  RECORDS  BY  EVAN  DAVIES 
A2156  I     Love    a    Lassie     (Lauder    and  Grafton). 

Baritone  Solo,  orch.  acc  ....Evan  Davies 

"Doughie"  the  Baker  (Lauder  and  MacFayden). 

Baritone  Solo,  orch.  acc  Evan  Davies 

A2159  Sparklets  (Miles)  Prince's  Orchestra 

Wedding  of  the  Rose  (Jessel).  Intermezzo, 

Prince's  Orchestra 

A2161  The   Music   Box    (Une    Tabatiere   a  Musique) 

(Laidow)  .  Columbia  Miniature  Orchestra 

Serenade  (Filippucci).    Bassoon  and  Harp  Duet, 
Auguste  Mesnard  and  Charles  Scheutze 
HAWAIIAN  MUSIC  BY  HAWAIIAN  ARTISTS 
A2158  Hawaiian    Medley.     Introducing    (1)  "Waikiki 
Mermaid"   (Cunka).     (2)   "Nua  O  Ka  Palai" 
(Leleiohoku).     Guitar  Duet, 

Helen  Louise  and  Frank  Ferera 
Hawaiian   Medley.     Introducing   (1)  "Kameha- 
meha  March."    (2)  "Ainehau"  (Princess  Like- 
like).  (3)  "Adois  Ke  Aloha"  (Hopkins).  Guitar 

Duet  Helen  Louise  and  Frank  Ferera 

A2157  Pensee  Amoureuse  (Herbert).    Violoncello  Solo, 

orch.  acc  Paul  Kefer 

Traumerei      (Schumann).       Violoncello  Solo, 

orch.  acc  Paul  Kefer 

A2170  Macushla   (MacMurrough).     Tenor   Solo,  orch. 

acc  Charles  Harrison 

Mother  Machree  (Olcott  and  Ball).    Tenor  Solo, 

orch.  acc  Charles  Harrison 

A2155  Aubade  No.   2    (Lalo)    (Arr.   by   H.  Mouton). 
George  Barrere,  conductor, 

Little  Symphony  Orchestra 
Serenade    (Hue).     George   Barrere,  conductor, 
Little  Symphony  Orchestra 
A2165  Deep  River   (Arr.  by  Burleigh).     (Old  Negro 
Melody).     Baritone  Solo,  orch.  acc, 

Oscar  Seagle 

O  Happy  Day  (Goetz).  Baritone  Solo,  orch.  acc, 

Oscar  Seagle 

A5830  Since  First  I  Met  Thee  (Rubinstein).  Baritone 

Solo,  orch.  acc  Morton  Adkins 

For  All  Eternity  (Mascheroni).    Baritone  Solo, 

orch.  acc  Morton  Adkins 

A5910  Hydropaten-Waltz  (Gung'l) ...  Prince's  Orchestra 
A  La  Bien-Amiee  (Schutt)  ...  Prince's  Qrchestra 
A5924  Pagliacci   (Leoncavallo).     Bell  Chorus.  "Come 
On,  Let's  Go."    In  English,  with  orch., 

Columbia  Opera  Chorus 
Pagliacci     (Leoncavallo)      (Arr.     by  Romano 
Romani).  Selections, 

Columbia  Symphony  Orchestra 
TWO  DUET  SENSATIONS 
A5926  See   the  Pale   Moon    (Campana).     Tenor  and 
Baritone  Duet,  orch.  acc, 

James   Harrod   and   Graham  Marr 
The  Pearl  Fishers  (Bizet).  Au  Fond  Du  Temple 
Saint  (In  the  Depths  of  the  Temple).  Tenor 
and  Baritone  Duet,  orch.  acc, 

James  Herrod  and   Graham  Marr 
HELEN     STANLEY— FAMOUS     OPERATIC  ARIAS 
A5912  Don   Giovanni    (Mozart).     "In  quali   eccessi  o 
numi"  (In  what  abysses  of  error).    In  Italian. 

Soprano  Solo,  orch.  acc  Helen  Stanley 

Carmen  (Bizet).  "Micaela's  Air"  (I  say  that 
nothing  shall  deter  me).    Soprano  Solo,  orch. 

acc  Helen  Stanley 

SUPERB  SOLOS  BY  KINGSTON 
A5909  The    Sun-Down    Sea    (Steckel).     Tenor  Solo, 

orch.  acc  Morgan  Kingston 

Kiss  Me,  Love  (Tosti).    Tenor  Solo,  orch.  acc, 
Morgan  Kingston 

A5777  Carmen     (Bizet).       "Canzone    del  Toreador" 
(Song  of  the  Toreador).    In  Italian.  Baritone 

Solo,  orch.  acc  Giuseppi  Campanari 

Barbiere  Di  Siviglia  (Rossini).  "Largo  al  facto- 
tum" (Make  way  for  the  factotum).  In  Italian. 
Baritone  Solo,  orch.  acc.  .  .Giuseppe  Campanari 
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THOMAS  A.  EDISON,  INC. 

NEW  DIAMOND  DISC  RE-CREATIONS 
Give  Me  All  of  You — Flora  Bella  (Schwarzwald) , 
Tenor  and  Soprano, 

Gladys  Rice  and  Walter  Van  Brunt 
You're    the    Girl — Flora    Bella  (Schwarzwald), 

Tenor  Walter  Van  Brunt  and  Chorus  of  Girls 

Childhood  Days — The  Girl  From  Brazil  (Rom- 
berg), Soprano  Gladys  Rice  and  Chorus 

Come    back,    Sweet  Dreams — The    Girl  From 

Brazil  (Romberg).  Soprano  Gladys  Rice 

Flora  Bella   (March  Song)    (Schwarzwald),  So- 
prano Gladys  Rice  and  Chorus 

Poor    Butterfly — New    York    Hippodrome — "The 

Big  Show"  (Hubbell),  Soprano.  .Elizabeth  Spencer 
I  Never  Knew — "Canary  Cottage"  (Carroll),  So- 
prano and  Tenor. 

Gladys  Rice  and  Walter  Van  Brunt 
Pretty  Baby  (Jackson-Van  Alstyne),  Soprano, 

Gladys  Rice  and  Chorus 
Listen  to  This — One-step  (Kaufman),  for  Danc- 
ing Jaudas'  Society  Orchestra 

Ole  Virginny — One-step   (Zamecnik),  for  Danc- 
ing Jaudas'  Society  Orchestra 

In  the  Garden  of  Romance — "Little  Miss  Spring- 
time" (Kalman),  Soprano  and  Baritone, 

Gladys  Rice  and  Frederick  Wheeler 
Little  Bid   for  Sympathy — "Little  Miss  Spring- 
time" (Kalman),  Soprano  and  Tenor, 

Gladys  Rice  and  Walter  Van  Brunt 
She  is  the  Sunshine  of  Virginia  (Carroll),  Tenor, 

Walter  Van  Brunt 
Turn  Back  the  Universe  and  Give  Me  Yesterday 

(Ball),  Tenor  George  Wilton  Ballard 

On  the  South  Sea  Isle  (H.  Von  Tilzer),  Con- 
tralto Helen  Clark 

So  Long,  Letty    (Carroll),  Contralto  and  Bari- 
tone Helen  Clark  and  Joseph  A.  Phillips 

Smiles,  Then  Kisses — Waltz  (Ancliffe), 

Waikiki  Hawaiian  Orchestra 
Hapa    Haole    Hula    Girl     (Cunha).  Hawaiian 

Guitars  Helen  Louise  and  Palakiko  Ferera 

Dragon's  Eye  (Gav)  Peerless  Orchestra 

Valse  Danseuse  (Miles).    Xylophone.  .  .William  Dorn 
I  Was  Never  Nearer  Heaven  in  My  Life  (Sny- 
der). Tenor  and  Bass. Harry  Mayo  and  Harry  Tally 
There's  a  Little  Bit  of  Bad  in  Every  Good  Little 
Girl   (Clarke-Fischer).  Soprano, 

Gladys  Rice  and  Chorus 
In  Florida  Among  the  Palms  (Berlin).  Tenor, 

Walter  Van  Brunt 
Mississippi  Days  (Piantadosi).    Tenor  and  Bari- 
tone Arthur  Collins  and  Byron  G.  Harlan 

Ireland  Must  Be  Heaven,  for  My  Mother  Came 
from  There  (McCarthy-Johnson-Fischer).  Tenor, 

Walter  Van  Brunt 
It's  Always  Orange  Day  in  California — Canary 
Cottage   (Carroll).  Tenor, 

Irving  Kaufman  and  Chorus 
Mighty  lak'  a  Rose  Waltz — For  Dancing, 

Jaudas'  Society  Orchestra 
Waters  of  Venice  Waltz  (A.  Von  Tilzer).  For 

Dancing  Jaudas'  Societv  Orchestra 

Alice  in  Wonderland — The  Century  Girl  (Berlin). 
Soprano  and  Tenor, 

Gladys  Rice  and  Irving  Kaufman 
Chicken  Walk— The  Century  Girl  (Berlin), 

Irving  Kaufman  and  Chorus 
(Continued  on  page  118) 
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80339  At  the  End  of  a  Beautiful  Day  (Perrins).  So- 

prano Elizabeth  Spencer  and  Chorus 

Make  a  Little  Heaven  in  Your  Heart  (Perrins). 
Soprano  Elizabeth  Spencer 

80340  Scherzo-Tarantelle  (Wieniawski).  Violin. Mary  Zentay 
Tambourin  Chinois  (Kreisler).    Violin.. Mary  Zentay 

803*1  For  Killarney  and  You  (Teasdale).  Tenor, 

Charles  Harrison 
I'm  alongin'  fo'  You  (Hathaway).  Contralto, 

Merle  Alcock 

80342  Poet  and  Peasant  Overture — Part  1  (Von  Suppe), 

American  Symphony'  Orchestra 
Poet  and  Peasant  Overture — Part  2  (Von  Suppe), 

American  Symphony  Orchestra 

80343  God  Be  With  You  Till  We  Meet  Again  (Tomer). 

Sacred  Metropolitan  Quartet 

I  Surrender  All  (Weeden).  Sacred, 

Metropolitan  Quartet 

80344  Songs  of  Other  Days— No.  3, 

Metropolitan  Mixed  Chorus 
Songs  of  Other  Days — No.  4, 

Metropolitan  Mixed  Chorus 

EDISON  BLUE  AMBEROL  RECORDS 

3119  Golden  Sunshine — Her  Soldier  Boy  (Emmerich 
Kalman).    Soprano  and  Tenor  Duet,  orch.  ace, 
Betsy  Lane  Shepherd  and  George  Wilton  Ballard 
3118  Mother — Her  Soldier  Boy  (Sigmund  Romberg). 

Tenor  Solo,  orch.  acc  George  Wilton  Ballard 

CONCERT  LIST 
28256  Carry    Me   Back    to    Old   Virginny    (James  A. 
Bland).    Baritone  Solo,  orch.  acc, 

Thomas  Chalmers  and  Chorus 
28255  Saner  Vorreste — Ballo  in  Maschera  (Verdi).  In 

Italian.    Soprano  Solo,  orch.  acc  Alice  Verlet 

28254  Still  Wie  Die  Nacht  (Carl  Bohm).    In  German. 

Tenor  Solo,  orch.  acc  Jacques  Urlus 

REGULAR  LIST 

3098  I'll  Make  You  Want  Me  (Long-Pelham).  Con- 

versational Duet,  orch.  acc, 

Rachel  Grant  and  Billy  Murray 

3114  Keep  Your  Eye  on  the  Girlie  You  Love  (Ira 

Schuster).  Male  Voices,  orch.  acc. Premier  Quartet 

3105  Through    These    Wonderful    Glasses    of  Mine 

(Harry  Von  Tilzer).    Tenor  Solo,  orch  acc, 

George  Wilton  Ballard 
3113  Way  Down  in  Iowa  (I'm  Going  to  Hide  Away) 
(Geo.  W.  Meyer).    Tenor,  orch.  acc, 

Billy  Murray  and  Chorus 

3100  When  You  Hear  Jackson  Moan  on  His  Saxo- 

phone— So  Long  Letty  (Earl  Carroll).  Tenor 
Solo.  orch.  acc  Billy  Murray 

3110  Yaddie  Kaddie  Kiddie  Kaddie  Koo    (Geo.  W. 

Meyer).    Tenor  and  Baritone  Duet,  orch.  acc, 

Arthur  Collins  and  Byron  G.  Harlan 

3107  Everybody    Loves    an    Irish    Song    (Wm.  J. 

McKenna).  Tenor  Solo,  orch.  acc... John  Finnegan 

3106  Good-Night,  Dinny,  and  God  Bless  You  (Geo.  H. 

Gartlan).  Tenor  Solo,  orch.  acc. George  McFadden 
.   3102  Irish  Folk-Song  (Arthur  Foote).  Contralto  Solo, 

orch.  acc  Merle  Alcock 

3103  Killarney  (Balfe).    Tenor  Solo,  orch.  acc, 

John  Finnegan 

SONGS  AND  BALLADS 
3112  Don't  Leave  Me,  Daddy  (J.  M:.  Verges).  Bari- 
tone Solo,  orch.  acc  :  Arthur  Fields 

3099  Love  Bells,  (Francis  Dorel).    Tenor  Solo,  orch. 

acc  Walter  Van  Brunt 

3116  Mammy's  Little  Coal  Black  Rose   (Richard  A. 

Whiting).    Tenor  Solo,  orch.  acc... Manuel  Romain 
3097  Take  This  Letter  to  My  Mother  (Will  S.  Hays). 

Counter-tenor  Solo,  orch  acc  Will  Oakland 

DANCE  RECORDS 

3111  Flora  Bella — One-step  (Milton  E.  Schwarzwald). 

For  Dancing  Jaudas'  Society  Orchestra 

3095  There's  a  Little  Bit  of  Bad  in  Every  Good  Little 

Girl — Fox-trot  (Clarke-Fischer).    For  Dancing, 

Jaudas'  Society  Orchestra 

3108  Carnival  of  Venice — Variations.    Accordion  Solo, 

P.  Frosini 

3101  Ellis  March.    Instrumental  Duet.... Ford  Hawaiians 

3096  In  the  Clock  Store — Descriptive  Fantasia  (Chas. 

J.  Orth)  Sodero's  Band 

3115  Light    Cavalry    Overture    (Franz   von  Suppe). 

Xylophone  Solo,  orch.  acc.  .George  Hamilton  Green 

3109  Medley  of  Scotch  Airs.    Banjo  Solo.. Fred  J.  Bacon 

3104  Messenger  Boy  March   (Wm.   H.  Anstead-Sey- 

mour  Furth)..;  Imperial  Marimba  Band 

3117  Since  Maggie  Dooley  Learned  the  Hooley  Hooley 

(Geo.  W.  Meyer).     Comedy  Solo,  orch  acc, 

Ada  Jones 

26195  Walzer-Conversation     (Karl    Maxstadt).  Tanz 

Couplet  mit  orch.    In  German  Ernest  Balle 

26196  Zungenfertigkeit  (Karl  Maxstadt).     Couplet  mit 

orch.    In  German  Ernest  Balle 


PATHE  FRERES  PHONOGRAPH  CO. 

NEW  OPERATIC  AND  IMPORTANT  VOCAL 
RECORDS 

64008  Comme    'O    Zuccaro    (Ferraro,    Carrera  and 
Fonzo)    Neapolitan   Song,   Sung  in  Italian, 

Lucien  Muratore,  Tenor,  orch.  acc   12 

O  Surdato  'Nnamorato  (Fourzo)  Neapolitan 
Song,  Sung  in  Italian,  Lucien  Muratore, 
Tenor,  orch.  acc.   12 

76004  Mignon   (Thomas)   "Je  suis  Titania"   (I  Am 
Titania)   Sung  in  French,  Grace  Hoffman, 


Soprano,  orch.  acc   14 

Dinorah   (Meyerbeer)  "Shadow  Song,"  Grace 

Hotiman,  Soprano,  orch.  acc   14 

82004  The  Barber  of  Seville  (Rossini)  "La  Calunnia" 
(Slander's  Whisper)  Sung  in  Italian,  Adamo 

Uidur,  Basso,  orch.  acc   14 

Chanson  de  Mephistopheles  (Moussorgsky) 
Sung  in  Russian,  Adamo  Didur,  Basso,  orch. 

acc   14 

63001  Lohengrin    (Wagner)    "Abscheid,"    Sung  in 

German,  Leo  Slezak,  Tenor,  orch.  acc   12 

Lohengrin  (Wagner)  "Graal's  Erzahlung," 
Sung  in  German,  Leo  Slezak,  Tenor,  orch. 

acc   12 

NEW  STANDARD  VOCAL  RECORDS 
52013  Kashmiri  Song,  "Indian  Love  Lyrics"  (Hope, 
Woodforde  and  Finden)   Eleonora  de  Cis- 
neros,    Mezzo-Soprano,    Pathe   Salon,  orch. 

acc   12 

Till  I  Wake,  "Indian  Love  Lyrics"  (Hope, 
Woodforde  and  Finden)  Eleonora  de  Cis- 
neros,   Mezzo-Soprano,   Pathe   Salon,  orch. 

acc   12 

52020  Macushla  (Rowe-MacMurrough)  Thomas  Egan, 

Tenor,  Pathe  Salon,  orch.  acc   12 

Molly   fiawn    (Lover)    Thomas  Egan,  Tenor, 

Pathe  Salon,  orch  acc   12 

25001  Roisin  Dubh  (Dark  Rosaleen)  Sung  in  Gaelic, 

Thomas  Egan,  Tenor,  Pathe  Salon,  orch.  acc.  lO'A 
Le   Fainne   Geal   an    Lae    (Dawning   of  the 
Day)  Sung  in  Gaelic,  Thomas  Egan,  Tenor, 

Pathe  Salon,  orch  acc   10yi 

60047  Introduction  and  Ronde  Capriccioso,  Part  1 
(St.  Saens)   Violin  Solo,  Jacques  Thibaud, 

orch.  acc    12 

Introduction  and  Ronde  Capriccioso,  Part  2 
-  (St.  Saens)   Violin  Solo,  Jacques  Thibaud, 

orch.  acc   12 

60046  Melody  in  F,  Op.  3,  No.  1  (Rubenstein)  Vio- 
lin Solo,  Jacques  Thibaud,  Piano  acc     12 

Piccolino  (Guiraud)  Violin  Solo,  Jaacques  Thi- 
baud, orch.  acc   12 

35099  Till  the  Boys  Come  Home  (Ord  Hume)  Band 

of  H.  M.  Grenadier  Guards, 

Pathe  Military  Band  12 
Victory  March  (Avkoff) ..  Pathe  Military  Band    12  . 
35015  D'Alpenroserl'n  (Alpine  Roses)  Zither  Solo, 

Otto  Slezak  12 

Am  Grundlsee  (Anon)  Zither  Solo. Otto  Slezak  12 
20101  Yaaka    Hula    Hickey  Dula    (Wendling  and 
Young)    Fox-trot,   Louise  and   Ferera  Ha- 
waiian Troupe  '.  10yi 

Southern     Blues     (Old     Hawaiian  Medley) 

Louise  and  Ferera  Hawaiian  Troupe   10yi 

20103  Mammy's  Little  Coal  Black  Rose  (Egan  and 
Whiting)  Duet,  Ruth  Roye,  Soprano,  Louis 

J.  Winsch,  Baritone,  orch.  acc   101A 

It's  Not  Your  Nationality   (Johnson  and  Mc- 
Carthy) Roy  Randall,  Baritone,  orch.  acc...  10yi 
20135  Put  on  Your  Slippers  and  Fill  Up  Your  Pipe 
(Moran,    Wheeler    and    Von    lilzer)  Ruth 

Roye,  Soprano,  orch  acc   10^2 

Pray  for  the  Light  to  Go  Out  (Skidmore  and 
Tunnah)  Arthur  Collins,  Baritone,  orch. 
acc   10yi 

20130  My    Lonely   Lola   Lo    (Murphy,    Lange  and 

Solman)   Sterling  Trio,  Louise  and  Ferera 
Hawaiian  orch.  acc   10J4» 

My  Hawaiian  Maid  (Sonny  Cunba)  Henry 
Burr,  Tenor,  Louise  and  Ferera  Hawaiian 

orch.  acc   lOyi 

20081  Flora  Bella,  from  "Flora  Bella"  (Carroll  and 
Schwarzwald)  Elida  Morris,  Soprano,  orch. 
acc   10  yi 

You're  the  Girl,  from  "Flora  Bella"  (Schert- 
zinger  and  Schwarzwald)  Roselle  Martin,  So- 
prano, Gordon  Mac  Hughes,  Baritone,  orch. 
acc   10  yi 

20131  Miss     Sirmantha     Johnson's     Wedding  Day 

(Toney  Jackson)  Collins  and  Harlan,  orch. 

acc   10J4 

I've   Got   'Em    (Jackson   and   Frost)  Arthur 

Collins,  Baritone,  orch.  acc   10yi 

20134  Everybody  Hula  (Sonny  Cunha)  Henry  Burr, 
Tenor,  Louise  and  Ferera  Hawaiian  orch. 
acc   10yi 

Dear  Old  Honolulu  (Sonny  Cunha)  Marie 
Narelle,  Soprano,  Louise  and  Ferera  Ha- 
waiian orch  acc   10  'A 

NEW  PATHE  "DE  LUXE"  DANCE  RECORDS 
20109  The  Garden  of  Romance,  from  "Miss  Spring- 
time" (Emmerich  Kalman)  Waltz, 

American  Republic  Band  10J4 
Out  of  the  Cradle  (Gilbert  and  Friedland)  One 

or  Two-step  American  Republic  Band    10  yi 

20132  Poor  Butterfly   (Raymond  Hubbell)  Fox-trot, 

"Castles  by  the  Sea"  Orchestra    10 yi 
Topsy  (Hugh  Frey)   One  or  Two-step,  Sher- 

bo's  "Castles  by  the  Sea"  Orchestra  lOyi 

20108  My  Skating  Girl,  from  "The  Big  Show,"  N.  Y. 

Hippodrome    (Raymond    Hubbell)    One  or 

Two-step  American  Republic  Band  10yi 

My  Castle  in  the  Air,  from  "Miss  Spring- 
time" (Jerome  Kern)  Fox-trot, 

American  Republic  Band  10yi 

35100  The  Witching  Hour  (Grant)  Fox-trot, 

Van  Eps-Banta  Dance  Orchestra  12 
Rugged  Thoughts   (Von  de  Mehden)   One  or 
Two-step  Pathe  Dance  Orchestra  12 
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Avail  Yourself  of  Our 

SPECIAL  SAMPLE  OFFER 

WM.  F.  NYE  New  Bedford,  Mass. 

EMERSON  PHONOGRAPH  CO. 

POPULAR  SONGS  OF  THE  MONTH 

7127  It's  Not  Your  Nationality    (It's   Simply  You) 

(Johnson-McCarthy),  Tenor  Solo,  acc  by  orch., 

William  Schefer 
I  Know  I  Got  More  Than  My  Share  (Clarke- 
Johns:>n),  Tenor  Solo,  acc.   by  Piano,  'Cello 

and  Two  Violins  Vernon  Dalhart 

7120  Honolulu,  America  Loves  You!  (We've  Got  to 
Hand  it  to  You)  (Clarke-Cox-Monaco),  Bari- 
tone Solo,  acc.  by  orch  Morton  Harvey 

Tho'  I  Had  a  Bit  0'  the  Divil  in  Me  (Van 
Brunt- Von  Tilzer),  Tenor  Solo,  acc.  by  orch., 

Jim  Doherty 

7136  O'Brien  Is  Tryin'  to  Learn  to  Talk  Hawaiian 
(Cormack),  Baritone  Solo,  acc.  by  Piano  and 

Ukulele  Gene  Rogers 

Wearin'  of  the  Green  (Irish  Air — Shane  O'Kel- 
ley),  Baritone  Solo,  acc.  by  orch., 

John  W.  Myers 

7128  M-i-s-s-i-s-s-i-p-p-i     (Tierney),    Character  Song, 

acc.  by  orch  Ada  Jones 

Come  Out  of  the  Kitchen,  Mary  Ann  (Bayha- 
Kendis),  Character  Song,  acc.  by  orch.. Ed.  Morton 
7133  So  Long,  Letty  (Carroll),  From  the  play,  "So 
Long,  Letty,"  at  the  Shubert  Theatre.  Tenor 

Solo,  acc.  by  orch  Samuel  Ash 

Mother  (In  Your  Arms  Enfold  Me)  (Kalman), 
From  the  play,  "Her  Soldier  Boy,"  at  the 
Astor  Theatre.    Tenor  Solo,  acc.  by  orch., 

Wm.  Schefer 

7131  Pollyanna  (Franklin),  Tenor  Solo,  acc.  by  Vio- 

lin, Piano  and  Bells  Henry  Pinckney 

I'm  A-Longin'  Fo'  You  (Fuhrmann-Hathaway), 
Soprano  Solo,  acc.  by  Violin,  'Cello  and  Or- 
gan Gloria  Knight 

7132  When    Shadows    Fall    (Keithley-Frost),  Tenor 

Solo,  acc.  by  Piano,  'Cello  and  Two  Violins, 

Vernon  Dalhart 
Sometime  (Tierney),  Tenor  Solo,  acc.  by  Piano, 
'Cello  and  Two  Violins  Vernon  Dalhart 

7129  Ida,   Sweet  As   Apple  Cider    (Eddie  Leonard- 

Munson),.  Character  Song,  acc.  by  orch.Al  Herman 
Honor  Thy  Father  and  Mother  (Jentes),  Tenor 

Solo,  acc  by  orch  Jim  Doherty 

DANCE  HITS 
7123  Poor  Butterfly  Fox  Trot  (Hubbell), 

Emerson  Symphony  Orchestra 
Shadowland  Fox  Trot  (Gilbert), 

Banjo  Wallace's  Orchestra 

7120  My  Hawaiian  Sunshine  Fox  Trot  (Carey  Mor- 

gan), Clarinet  Solo,  acc.  by  orch, 

Wilbur  S.  Sweatman 
Missouri  Waltz  (Knight-Logan-Appel) , 

Emerson  Symphony  Orchestra 
7122  Honky  Tonky  Rag  (McCarron-Smith),  One-step, 

Emerson  Military  Band 
It's  a  Peach  One  Step  (Franklin),  Piano  Solo, 

Malvin  Franklin 

7121  Cupid's   Arrow — Piano,    Banjo    and  Saxophone 

Trio  Van  Epps  Trio 


ESTABLISHED  1868 


EDWARD  B.  JORDAN  &  CO.,  Inc. 

127-135  DEGRAW  ST.— 36-60  TIFFANY  PL.,  BROOKLYN,  N.  Y. 

Talking  Machine  Cabinet  Manufacturers 

We  made  the  first  talking  machine  cabinets  created  in  this^  country,  and  we  have  specialized 
in  this  particular  line  ever  since. 

We  will  submit  special  designs  of  talking  machine  or  record  cabinets,  or  quote  you  from  blue 
prints  or  samples.    We  manufacture  to  order  only. 
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RECORD  BULLETINS  FOR  MARCH 

(Continued  from  page  118) 

Hawaiian    Hula    Medley — Ukulele    and  Guitar 

Duet...  Helena  &  Palakiko 

STANDARD  SELECTIONS 

7134  Songs  of  Yesterday  (Harris),  orch,  ace, 

Avon  Comedy  Four 
Old  Oaken  Bucket  (Woodward)  Peerless  Quartet 

7124  Wedding  March  (Mendelssohn), 

_  Emerson  Military  Band 

To  a  Wild  Rose  (MacDowell), 

.      „  „  Emerson  Symphony  Orchestra 

7135  Hungarian  Dance,  No.  S  (Brahms), 

Emerson  Symphony  Orchestra 
Herd  Girl's  Dream   (Alp  Maid's  Dream)  (La- 
bitzky),  Harp,  Violin  and  Flute  Trio, 

Emerson  Instrumental  Trio 
RECITATIONS 
7126  The  Trial  of  Josiah  Brown,  Part  1 

The  Trial  of  Josiah  Brown,  Part  2  (Knight), 

Descriptive  Comic  Sketch  Ada  Tones, 

Byron  G.  Harlan,  Harlan  Knight  and  Steve  Porter 

7125  Mother    Goose    Medley — Nursery    Rhymes,  Re- 

cited with  Realistic  Effects  by  Sally  Hamlin 

Rumpelstilskin  (Grimm),  Nursery  Tale,  Told  by 

_  Sally  Hamlin 

POPULAR  SONGS  OF  THE  MONTH 

5168  It's   Not   Your   Nationality    (It's    Simply  You) 

(Johnson-McCarthy),  Tenor  Solo,  acc.  by  orch., 

_                                    William  Schefer 
5128  O'Brien  Is  Tryin'  to  Learn  to  Talk  Hawaiian 
(Cormack),  Baritone  Solo,  acc.  by  Piano  and 
Ukulele   Gene  Rogers 

5169  M-i-s-s-i-s-s-i-p-p-i     (Tierney),     Character  Song, 

acc.  by  orch  Ada  Jones 

5164  There's  Just  a  Little  Bit  of  Monkey  (Still  Left 
in    You   and    Me)    (Clarke-Monaco),  Character 

Song,  acc.  by  orch  Ed.  Morton 

5165  Come  Out  of  the  Kitchen,  Mary  Ann  (Bayha- 

Kendis),  Character  Song,  acc.  by  orch.. Ed.  Morton 
5171  Mother  (In  Your  Arms  Enfold  Me)  (Kalman), 
From  the  play,   "Her   Soldier  Boy,"  at  the 
Astor  Theatre.    Tenor  Solo,  acc.  by  orch., 
_,  Wm.  Schefer 

5170  Pollyanna  (Franklin),  Tenor  Solo,  acc.  by  Vio- 

lin, Piano  and  Bells  Henry  Pinckney 

5167  Sometime  (Tierney),  Tenor  Solo,  acc.  by  Piano, 

'Cello  and  Two  Violins  Vernon  Dalhart 

5160  Ida,   Sweet   as   Apple   Cider    (Eddie  Leonard- 

Munson),  Character  Song,  orch.  acc.Al  Herman 
5159  Songs  of  Yesterday  (Harris),  orch.  acc„ 

Avon  Comedy  Four 
DANCE  AND  STANDARD  SELECTIONS 

5166  My  Hawaiian  Sunshine  Fox  Trot  (Carey  Mor- 

gan), Clarinet  Solo,  acc.  by  orch., 

Wilbur  S.  Sweatman 

5163  Down  Home  Rag  One  Step  (Wilbur  S.  Sweat- 
man),  Clarinet  Solo,  acc.  by  the  Emerson 
Trio  Wilbur  S.  Sweatman 

5158  Cupid's   Arrow — Piano,    Banjo    and  Saxophone 

Trio  Van  Epps  Trio 

5161  Coronation    March     (Meyerbeer),     From  Le 

Prophete"  Emerson  Trumpet  Quartet 

5162  To  a  Wild  Rose  (MacDowell), 

Emerson  Symphony  Orchestra 

STARR  PIANO  CO. 

VOCAL  NUMBERS 
7558  Just  A  Wearyin'  For  You  (Jacobs-Bond).  So- 
prano Solo,  orch.  acc  Agnes  Hanick 

I  Love  You  Truly  (Jacobs-Bond).    Soprano  Solo, 

orch.  acc  Agnes  Hanick 

7574  Kings  of  the  road  (Weatherby-Bevan).  Baritone 

Solo,  band  acc  John  W.  Dodd 

Comrades  in  Arms  (Cardoze-De  Koven).  Baritone 
Solo,  band  acc  John  W.  Dodd 

7568  When  the  Black  Sheep  Comes  Home  (Berlin). 

Tenor  Solo,  orch.  acc  Henry  Burr 

In  the  Sweet  Long  Ago   (Heath-Lange  &  Sol- 
man).    Vocal  DueL  orch.  acc. .  .Campbell  and  Burr 
DANCE  SELECTIONS 

7569  Brown    Skin     (Who're    You    For?) — One-step 

(Barton  and  Mills)  Weber's  Prize  Band 

Pass  Around  the  Apples  Once  Again — One-step. 
From  "So  Long  Letty"  (Carroll), 

Weber's  Prize  Band 

7570  Aloha  Waltzes — Introducing  the  Favorite  Songs 

of  the  Hawaiians  (Arr.  by  Geo.  P.  Howard), 

Weber's  Prize  Band 
Wagner  Hits  Darktown — Two-step  (Perrington), 

Weber's  Prize  Band 

7572  The  Great  Big  County  Fair— Fox-trot  (Frank  and 

Carl  Wilson)  Starr  Band 

Call  of  the  Wild— March  (Losey)  Starr  Band 

INSTRUMENTAL  RECORDINGS 
10005  To  Spring  (An  den  Friihling)   Op.  43,  No.  6 
(Grieg).     Violin  Solo,  piano  acc.  by  Walter 

Boutelle  Louis  Rich 

Souvenir  (Drdla).    Violin  Solo,  piano  acc.  by 
Walter  Boutelle  Louis  Rich 

7573  Hohenzollern  Ruhm  (Fame  of  the  Hohenzollern). 

Op.  143— March  (Unrath)  Weber's  Prize  Band 

Friihlings  Einzug — Op.  55 — March  (Von  Blon), 

Weber's  Prize  Band 
7566  Extase — Reverie    (Ganne).     Violin,    Cello  and 

Piano  Bailhe  Trio 

Gavotte  (Handel)  (Arr.  for  Trio  by  Geo.  Bailhe). 

Violin,  Cello  and  Piano  Bailhe  Trio 

7565  Meditation — "Thais"  (Massenet).  Violin  Solo, 
piano  acc.  by  Berta  Miller-Ruick, 

Yakove  Spivakowski 
Serenata  Slav  (Jessica)    (Spivakowski).  Violin 
Solo,  piano  acc.  by  Berta  Miller-Ruick, 

Yakove  Spivakowski 


7<7i  un.       ^      ^  READINGS 

7571  When  Our.  Gal  Spoke  a  Piece.     Humorous  Read- 
's m8i,--y-\y  •  Strickland  Gillilan 

Selh.e;f    Humorous  Reading.  ...Strickland  Gillilan 
„.n.  SPECIAL  ST.  PATRICK'S  DAY  RECORDS 
12500  Finnigm  to  Flannigan— The  Girl  Child.  Humor- 

ci,0USr- Readings ...   Strickland  Gillilan 

bhe  Felt  of  Her  Belt— Ernest  and  the  Buttons. 

75^     Humorous  Readings  Strictland  Gillilan 

7543  That  s  an  Irish  Lullaby   (Shannon).  Baritone 

Solo  brass  orch.  acc  John  W.  Dodd 

King  of  the  Forest  Am  I  (Brand-Parker).  Bari- 

nct  t,  tone  S?i0'  Krass  orch-  acc  John  W.  Dodd 

7516  Im  on  My  Way  to  Dublin  Bay — Patrol  (Mur- 
phy)...  Starr  Military  Band 

Down  South  (An  American  Sketch)  (Myddleton), 

STARR    RECORDS    NECESSARY    TO  '  MAKE^YOUR 
HOME    LIBRARY  COMPLETE 

7510  Spring  Song  (Mendelssohn)  Starr  Orchestra 

Hearts  and  Flowers — Flower  Song  (Tobani), 
,,,,  ~,     „      ,.       .  <r  v    _   ,.      „        Starr  Orchestra 
7536  the  Sunshine  of  Your  Smile  (Cook-Ray).  Bari- 
tone Solo,  brass  orch.  acc  John  W.  Dodd 

Macushla  (Rowe-MacMurrough).    Baritone,  brass 

™0TCb  a,<Vc.,v:-"i;  J°hn  w-  Dodd 

7556  Marche  Militaire,  No.  1— Op.  51  (Schubert), 

,,     ,     „.,.    .      „  Weber's  Prize  Band 

Marche  Militaire,  No.  2— Op.  51  (Schubert), 

^  .  Weber's  Prize  Band 

10004  O  sole  mio  (My  Sunshine)  Neapolitan  Song  (di 
Capua).    In  Italian.    Soprano  Solo,  orch.  acc, 

Agnes  Hanick 
Romanza    di    Santuzze — "Cavalleria  Rusticana" 
(Mascagni).    In  Italian.    Soprano  Solo,  orch. 

__„_     acc-  Agnes  Hanick 

7507  Old  Folks  at  Home  (Foster).    Tenor,  orch.  acc, 

Henry  Burr  and  Sterling  Trio 
My  Old  Kentucky  Home  (Foster).  Contralto, 
orch.  acc  Rose  Bryant  and  Sterling  Trio 

PAROQUETTE  RECORD  MFG.  CO. 

56  I  Know  I  Got  More  Than  My  Share  (Clarke- 
Johnson).    Baritone  Solo  John  Wilbur 

A  Friend  of  Mine  "Told  a  Friend  of  Mine" 
(Kendis-Paley).    Comic  Song  Harry  Dunn 

63  Shades  of  Night  (Friedland), 

Par-O-Ket  Mixed  Quartet 
In   the  Time  of   Roses   (Reichardt).  Soprano 
_.Solo  Louise  MacMahan 

65  Silver  Threads  Among  the  Gold  (Danks), 

„  Henry  Burr  and  Quartet 

Kate  O'Donohue  (Old  Irish  Song).    Tenor  Solo, 

Albert  Campbell 
69  Xylophone  Solo — Intermezzo  Russe  (Franke), 

Chris  Chapman 
Dorothea — Old     English     Dance     (Bell  Solo) 

(Smith)   Chris.  Chapman 

NOVELTY  NUMBER 
62  Matrimonial  Difficulties.    Negro  Comedy  Sketch, 

Golden  and  Marlow 
The  Insect  Powder  Agent.  Negro  Comedy  Sketch, 

Golden  and  Marlow 
58  Carry  Me  Back  to  Old  Virginny  (Bland), 

Rose  Bryant  and  Male  Quartet 
Robin  Adair.    Tenor  Duet  Webster  and  Gillette 

64  Barcarolle  from  "Tales  of  Hoffman" — Hoffman 

dreams  of  Venice.     Opening  of  Second  Act 
(Offenbach).    Soprano  and  Contralto  Duet, 

Grace  Nash  and  Rose  Bryant 
The  Last  Rose  of  Summer  (Old  English).  So- 
prano Solo..  Louise  MacMahan 

66  Onward,  Christian  Soldiers  (Sullivan), 

Vesper  Mixed  Quartet 
Come  Thou  Almighty  King  (Giardini), 

Vesper  Mixed  Quartet 
INSTRUMENTAL  RECORDS 

67  Kathleen  Mavourneen   (Crouch).     Violin,  Cello 

and  Harp  Gondolier  Trio 

67  La  Mamma  de  Rosa.    Neapolitan  Folk  Song, 

Gondolier  Trio 
74  Pictures  of  the  North  and  South  (Part  1)  Yankee 
Doodle — My   Maryland — Old   Zip  Coon — Rev- 
eille — Tenting  Tonight  (Bendix), 

Rogers'  Concert  Band 
Pictures  of  the  North  and  South  (Part  2)  Old 
Dan  Tucker — Carry  Me  Back  to  Old  Virginny 
— Massa — Arkansas  Traveler — Star  Spangled 
Banner  (Bendix)  Rogers'  Concert  Band 


THOS.  A.  EDISON,  INC.,  BUY  PROPERTY 


Thomas  A.  Edison,  Inc.,  have  purchased  ten 
acres  of  land  at  Kearney,  N.  J.,  on  the  Hacken- 
sack  river.  The  property  has  a  frontage  of  200 
feet  on  the  river  and  runs  back  to  the  Belle- 
ville turnpike.  The  Erie  railroad  tracks  run 
through  the  property,  thus  connecting  with  the 
Edison  works  at  Orange.  The  plot  was  pur- 
chased by  the  Edison  people  to  provide  for  fu- 
ture expansion  of  the  company's  business. 


HEADS  EDUCATIONAL  DIVISION 

Bronson  M.  DeCou  Has  Charge  of  Educational 
Division  Established  by  Landay  Bros. 


Bronson  M,  DeCou,  associated  with  the  edu- 
cational department  of  the  Victor  Talking  Ma- 
chine Co.  for  a  number  of  years,  has  been  ap- 
pointed head  of  an  educational  division  which 
has  just  been  established  by  Landay  Bros., 
New  York,  Victor  distributors.  Mr.  DeCou 
will  have  his  headquarters  on  the  fifth  floor 
of  the  new  Landay  Victrola  Temple  of  Music, 
23  West  Forty-second  street,  New  York.  This 
fioor  will  be  devoted  entirely  to  educational  pur- 
poses, and  informal  demonstrations  will  be  held 
daily  under  Mr.  DeCou's  supervision.  In  addi- 
tion to  educational  work  Mr.  DeCou  will  give 
lectures  before  the  most  important  women's 
organizations  to  develop  interest  in  music  in  the 
home  and  in  the  schools. 


BILLY  MURRAY  TELLS  OF  CAREER 

Well-Known  Record  Artist  Ascribes  Success  in 
That  Field  to  the  Fact  That  He  Was  Born 
Same  Year  That  Phonograph  Was  Invented 


Billy  Murray,  well-known  and  popular  singer, 
whose  records  have  found  their  way  into  hun- 
dreds of  thousands  of  homes,  prepared  a  most 
interesting  story  of  his  career  for  publication  in 
the  January  issue  of  the  "Edison  Monthly." 

Mr.  Murray  ascribes  his  success  as  a  record 
artist  to  the  fact  that  he  was  born  in  1879,  the 
same  year  the  phonograph  was  invented,  and 
made  his  first  record  twenty  years  ago  just  at 
the  time  that  the  phonograph  became  popular. 

Mr.  Murray  tells  of  his  experience  as  a  min- 
strel man  and  of  making  Edison  records  for  vari- 
ous Edison  dealers,  notably  the  Bacigalupi  Bros., 
Edison  jobbers  in  San  Francisco.  He  also  told 
of  the  discovery  of  Ada  Jones  in  the  start  of  her 
work  as  a  record  artist.  Up  to  that  time  the 
female  voice  on  records  had  been  imitated  by  a 
man  singing  in  a  falsetto  voice,  but  under  such 
conditions  songs  with  high  notes  had  to  be 
avoided.  Mr.  Murray  also  gave  some  interesting 
personal  information  to  the  effect  that  his  favor- 
ite amusement  is  being  a  baseball  fan,  that  he 
lives  in  Brooklyn,  N.  Y.,  in  the  winter,  and  on 
a  farm  in  Middletown,  N.  Y.,  in  the  summer. 


W.  0.  BLACK  WITH  HOSPE  CO. 

Leaves  Knabe  Bros.  Co.  to  Assume  Management 
of  Piano  Department  in  Omaha 


Omaha,  Neb.,  January  30. — W.  O.  Black,  form- 
erly with  the  Aeolian  Co.  at  Cincinnati,  O.,  is 
now  manager  of  the  piano  department  at  the 
Hospe  store,  succeeding  H.  O.  Fredericks,  who 
will  probably  enter  the  piano  trade  for  himself. 
Mr.  Black  was  recently  connected  with  the 
Knabe  Bros.  Co.,  and  was  active  in  the  introduc- 
tion of  the  Knabe  Crystola,  of  which  he  owned 
half  of  the  patent  rights.  He  is  a  well-known 
and  experienced  piano  man  and  will  undoubtedly 
be  very  successful  in  his  new  territory  here. 


The  Pathe  Freres  Phonograph  Co.,  New  York, 
has  increased  its  capital  stock  from  $1,300,000 
to  $1,900,000. 


The  Monarch  Phonograph  Co.,  of  Menominee, 
Wis.,  expects  to  double  its  output  of  phono- 
graphs within  the  next  sixty  days. 


READY  REFERENCE  OF  GENERAL  SUPPLIES 


DEALERS 

Send  (or  our  "Trial  Proposition"  on  the 
Regina  Hexaphone — the  latest  and  best  pay- 
ing popular  priced  coin-operated  instrument 
for  use  in  public  places. 


211  Harbrldge  BIdg..  34th  SI.  and  Broadway,  New  York  City 
Manufacturers  of  Regina  Music  Boxes;  Reginapkones; 
Coin-operated    Mandolin    Orchestrions;  Vacuum 
Cleaners  and  otker  specialties.   


NEEDLES 

WE  MANUFACTURE 

Diamond  needles  for  Edison 
Sapphire  needles  for  Edison 
'Sapphire  needles  for  Pathe 

in  stock  ready  for  delivery 
MERMOD  &  CO.,  505  5th  Ave.,  N.  Y. 


Keep  Your  Record  StocK  with 


Coats  about  $2.00  for  250  records  for  50  years 
Send  for  ao-page  catalog 

THE  SYRACUSE  WIRE  WORKS, 

SYRACUSE  .  NEW  YORK 
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THE    TALKING    MACHINE  WORLD 


TALKING  MACHINE  WORLD  TRADE  DIRECTORY" 


In  response  to  the  many  requests  of  our  subscribers  we  herewith  issue  a  classified  directory  of  the  talking 
machine  trade.  In  order  to  make  this  directory  as  accurate  and  up-to-date  as  possible,  we  have  listed  alpha- 
betically only  those  concerns  whose  advertisements  have  appeared  in  the  TALKING  MACHINE  WORLD 
during  the  past  six  months.    The  first  edition  of  the  Directory  appeared  November,  1916. 

This  directory  will  appear  in  THE  WORLD  from  time  to  time,  each  new  appearance  canceling  the 
preceding  list.  It  aims  to  answer  in  a  nutshell  the  prevailing  questions  of  "Where  can  I  get  it?"  and  "Who 
makes  it?" — which  questions  we  are  emphatically  interested  in  answering  for  our  readers.  No  attempt  has 
been  made  to  differentiate  between  the  merits  of  the  various  types  of  machines,  records,  etc. 


MACHINES 

AEOLIAN  CO.  Executive  offices,  29 
West  Forty-second  street,  New 
York  City.  Manufactures  the  "Aeo- 
lian-Vocalion"  line  of  phonographs, 
eight  models,  retail  prices  $35  to 
$300.  Also  manufactures  electric 
machines  and  special  art  designs. 

ACME  CABINET  CO.  Executive  offices, 
116  West  Thirty-second  street,  New 
York  City.  Manufactures  the  "Eu- 
fonola"  line,  two  models,  retail  price 
$100. 

ARTOFOLA  CO.  Executive  offices  and 
factory,  Springfield,  111.  Est.,  1916. 
Manufactures  the  "Artofola"  line, 
seven  models,  retail  prices  $25  to 
$250.    Also  makes  electric  machines. 

ABTOPHONE  CO.  Executive  offices 
and  factory,  1113  Olive  street,  St. 
•  Louis,  Mo.  Est.,  1915.  Manufac- 
tures the  "Artophone"  line,  four 
models,  retail  prices  $65  to  $150.  Also 
makes  electric  machines. 

ASHLAND  MFG.  CO.    Executive  offices, 
and  factory,  Forty-third  and  Her- 
,  mitage  avenues,  Chicago.  Manufac- 
tures the  "Ashland"  phonograph,  re- 
tail price  $35. 

BROOKS  MFG.  CO.  Executive  offices 
and  factory,  Saginaw,  Mich.  Est., 
1903.  Manufactures  the  "Brooks" 
line,  one  model,  retail  price  $100. 

FRANZ  BRUCKNER  MFG.  CO.  Execu- 
tive offices,  405  Broadway,  New  York 
City;  factory,  New  York  City.  Est., 
1912.  Manufactures  the  "Metro- 
Phone"  line,  seven  models,  retail 
prices  $10  to  $110. 

BRUNSWICK  -  BALKE  -  COLLENDER 

CO.  Executive  "offices,  623  South 
Wabash  avenue,  Chicago.  Fac- 
tories, Chicago,  New  York  City, 
Muskegon,  Dubuque  and  Toronto. 
Est.,  1S45.  Manufactures  the  "Bruns- 
wick" line,  eight  models,  retail 
prices  $30  to  $175.  Also  makes  elec- 
tric machines. 

COLUMBIA  GRAPHOPHONE  CO.  Ex- 
ecutive offices,  Woolworth  building, 
New  York  City.  Manufacturers  of 
"Columbia  Grafonolas."  Retail  prices 
$15  to  $350.  Also  makes  electric 
machines. 

CALORIC  SALES  CO.  Executive  offices, 
1381  Continental  &  Commercial  Bank 
Building.  Chicago;  factory,  Chicago. 
Est.,  1916.  Manufactures  "Phonola" 
line,  retail  price  $19.75. 

COLUMBIA  MANTEL  CO.  Executive 
office  and  factory,  Leonard  and 
Olive  streets,  Brooklyn,  N.  Y.  Est., 
1914.  Manufactures  "Recordion"  line, 
eight  models,  retail  prices  $20  to 
$200. 

COMPTON-PKICE  CO.  Executive  of- 
fices and  factory.  Coshocton,  O. 
Manufactures  the  "Stradivara"  line, 
eight  models,  retail  prices  $45  to 
$250. 

CRESCENT  TALKING  MACHINE  CO. 

Executive  offices,  89  Chambers 
street.  New  York  City.  Est.,  1914. 
Manufactures  "Silvertone"  line,  four- 
teen models,  retail  prices  $12.50  to 
$200.    Also  makes  electric  machines. 

DELPHEON  CO.  Executive  offices  and 
factory.  S10  Boutell,  place,  Bay  City, 
Mich.  Est..  1916.  Manufactures  the 
"Delpheon"  line,  four  models,  retail 
prices  $75  to  $150.  Also  makes 
electric  machines. 

DOMESTIC   TALKING  MACHINE  CO. 

Executive  offices  and  factory,  Thir- 
tv-third  and  Arch  streets,  Philadel- 
phia, Pa.  Est.,  1916.  Manufactures 
"Domestic"  line,  nine  models,  retail 
prices,  $7.50  to  $47.50. 

THOMAS  A.  EDISON,  Inc.  Executive 
offices  and  factories.  Orange.  N.  J. 
Manufactures  "Edison  Diamond 
Disc"  line,  seven  models,  retail 
prices  $100  to  $450.  Also  makes 
"Edison  Diamond  Amberola"  cylin- 
der line,  three  models,  retail  prices 
$30  to  $75. 

EMPIRE     TALKING     MACHINE  CO. 

Executive  offices,  429  South  Wabash 
avenue,  Chicago ;  factories,  Chicago 
and  Indianapolis.  Est.,  1915.  Manu- 
factures "Empire"  line,  seven 
;    models,  retail  prices  $25  to  $200. 

FAVORITE  TALKING  MACHINE  CO. 

Executive  offices  and  factory,  438 
Broadway,  New  York  City.  Est., 
1916.  Manufactures  "Favorite"  line, 
S  seven  models,  retail  prices  $4.25  to 
$37.50. 


FLEMISH-LYNN    PHONOGRAPH  CO. 

General  sales  offices,  220  Fifth  ave- 
nue, New  York  City.  Est.,  1916. 
Manufactures  "Flemish"  line,  four 
models,  retail  prices  $6  to  $35. 

FOREST  CITY  FURNITURE  CO.  Ex- 
ecutive offices,  3248  West  Sixteenth 
street,  Chicago.  Factory,  Rock- 
ford,  111. 

FRAAD  TALKING  MACHINE  CO.,  Inc. 

Executive  offices  and  factory,  224 
West  Twenty-sixth  street,  New 
York  City.  Est.,  1915.  Manufac- 
tures "Symphony,"  "Fraad,  Jr.," 
and  "Symphony,  Jr.,"  lines,  ten 
models,  retail  prices  $10  to  $150. 

GRAND     TALKING     MACHINE  CO. 

Executive  offices  and  factory,  366 
Adams  street.  Brooklyn,  N.  Y.  Est., 

1915.  Manufactures  "Dulciphone" 
line,  three  models,  retail  prices  $15 
to  $75. 

HARMONOLA  CO.  Executive  offices  and 
factory,  1611  Chestnut  street,  Phila- 
delphia. Est.,  1916.  Manufactures 
the  "Harmonola"  line,  four  models, 
retail  prices  $30  to  $135. 

HARPVOLA  TALKING  MACHINE  CO. 
(J.  H.  COLLINS).  Executive  offices 
and  factory.  Harrisburg,  Pa.  Manu- 
factures "Harpvola"  line. 

HOFFAY    TALKING    MACHINE  CO. 

Executive  offices,  505  Fifth  avenue, 
New  York  City.  Est.,  1915.  Manu- 
factures "Hoffay  Airtight"  line,  five 
models,  retail  prices  $75  to  $250.  . 

HUMANATONE   TALKING  MACHINE 

CO.  Executive  offices  and  factory, 
254  North  Tenth  street,  Brooklyn, 
N.  Y.  Manufactures  "Humanatone" 
line,  five  models,  retail  prices  $50  to 
$200. 

KING  TALKING  MACHINE  CO.  Execu- 
tive offices,  11  West  Twenty-fifth 
street,  .  New  York  City ;  factory, 
Newark,  N.  J.  Est.,  1914.  Manufac- 
tures "Harrolla"  line,  nine  models, 
retail  prices  $35  to  $200.  Also  makes 
electric  machines. 

ANDS  KOCH.  Executive  offices,  296 
Broadway,  New  York  City.  Manu- 
factures the  "Koch-O-Phone"  line, 
twenty  models,  retail  prices  $4  to 
$220. 

KOEHLER  &  HINRICHS.  Executive 
offices  and  factory,  St.  Paul,  Minn. 
Manufactures  the  "Ko-Hi-Ola"  com- 
bination phonograph,  clock  and 
cellarette.    Retail  price  $175. 

LUCKY  13  PHONOGRAPH  CO.  Execu- 
tive offices  and  factory,  3  East 
Twelfth  street,  New  York  City.  Est.. 
1913.  Manufactures  the  "Clenrtone" 
phonographs,  thirtv-three  models, 
retail  prices  $4  to  $200. 

LYRIAN  PHONOGRAPH  CO.  Execu- 
-tive  offices.  South  and  Summer 
streets,  Cincinnati,  O. ;  factory,  2000 
South  street.   Cincinnati,   O.  Est., 

1916.  Manufactures  "Lyrian"  ma- 
chine, retail  price  $25. 

MAGNOLA   TALKING    MACHINE  CO. 

Executive  offices,  711  Milwaukee 
avenue,  Chicago;  factory,  Chicago. 
Manufactures  "Magnola"  line,  five 
models,  retail  prices  $75  to  $250. 
Also  makes  electric  machines. 

MANDEL  MANUFACTURING  CO.  Ex- 
ecutive offices,  501  Laflin  street. 
Chicago ;  factories.  Chicago  and 
Benton  Harbor.  Mich.  Est.,  1915. 
Manufactures  "Mandel"  line,  four 
models,  retail  prices  $35  to  $115. 
Also  makes  electric  machines. 

JAMES  MANOIL  CO., '  Inc.  Executive 
offices  and  factory.  Adrian.  Mich. 
Est.,  1916.  Manufactures  "Mano- 
phone"  line,  six  models,  retail  prices 
$15  to  $200. 

MELOPHONE  TALKING  MACHINE 
CO.,  Inc.  Executive  offices,  376  Laf- 
ayette street,  New  York  city ;  fac- 
tory, Farmingdale,  Long  Island, 
.N.  Y.  Est.,  1915.  Manufactures 
"Melophone"  line,  four  models,  re- 
tail prices  $7.50  to  $15.00. 

MOZART     TALKING    MACHINE  CO. 

Executive  offices,  1432  North  Twen- 
tieth street,  St.  Louis.  Est.,  1916. 
Manufactures  the  "Mozart"  line, 
seven  models,  retail  prices  $15  to 
$100. 

MUTUAL  TALKING  MACHINE  CO., 
Inc.  Executive  offices,  145  West 
Forty-fifth  street.  New  York  City; 
factory,  New  York  City.  Est.,  1916. 
Manufactures  the  "Mutual"  line,  re- 
tail prices  $37.50  to  $100. 


NATIONAL  TALKING  MACHINE  CO. 

Executive  offices  and  factory,  118 
East  Twenty-eighth  street,  New 
York  City.  Est.,  1916.  Manufac- 
tures the  "Bluebird"  line,  four 
models,  retail  prices  $50  to  $200. 

PATHE  FRERES  PHONOGRAPH  CO. 

Executive  offices,  10-32  Grand  ave- 
nue, Brooklyn,  N.  Y. ;  factories, 
Brooklyn,  N.  Y. ;  Belleville,  N.  J.; 
London.  Paris,  Berlin.  Vienna,  Milan. 
Manufactures  the  "Pathephone"  line, 
nine  models,  retail  prices  $25  to  $225. 

PLAYERPHONE  TALKING  MACHINE 

CO.  Executive  offices  and  factory,  21 
South  Wabash  avenue,  Chicago.  Est., 
1916.  Manufactures  the  "Player- 
phone"  line,  six  models,  ,  retail 
prices  $50  to  $200.  Also  makes  elec- 
tric machines. 

PREMIER  CABINET  CO.  Executive  of- 
fices and  factory,  Williamsport,  Pa. 
Manufactures  the  "Premier"  line,  ten 
models,  retail  prices  $27.50  to  $175. 

REGINA  COMPANY.  Executive  offices, 
Marbridge  Bldg.,  New  York  City ; 
factory,  Rahway,  N.  J.  Est.,  1892. 
Manufactures  "Hexaphone"  and 
"Reginaphone"  lines. 

REPUBLIC  PHONOGRAPH  CO.  Execu- 
tive offices.  80  East  Jackson  boule- 
vard, Chicago;  factories,  Chicago 
and  Rockford,  111.  Est.,  1916.  Manu- 
factures "Virtuoso,"  "Peerless"  and 
"Republic"  lines,  five  models,  retail 
prices  $75  to  $300. 

RISHELL  PHONOGRAPH  CO.  Execu 
tive  offices,  Williamsport.  Pa.;  fac- 
tories, Williamsport  and  Hughes- 
ville,  Pa.  Est.,  1867.  (J.  K.  Rishel 
Furn.  Co.)  Manufactures  the 
"Rishell"  line,  eight  models,  retail 
prices  $50  to  $300. 

CHARLES  W.  SHONK  CO.  Executive 
offices,  Monroe  Building,  Chicago, 
111.;  factory,  Maywood,  111.  Est.  1S77. 
Manufactures  "Mag-Ni-Phone"  line, 
two  models,  retail  price  $15. 

SINGAPHONE  TALKING  MACHINE 
CO.,  Inc.  Executive  offices,  32  Union 
Square,  New  York  City.  Manufac- 
tures "Singaphone"  line,  five  models, 
retail  prices  $15  to  $150. 

SOLOPHONE  CO.  Executive  offices,  18 
East  Forty-second  street.  New  York 
City ;  factory,  Harrison,  N.  J.  Manu- 
factures "Solophone"  line,  three 
models,  retail  prices  $90  to  $175. 

SONORA  PHONOGRAPH  CORPORA- 
TION. Executive  offices,  57  Reade 
street,  New  York  City.  Manufactures 
the  "Sonora"  line,  eleven  models, 
retail  prices  $45  to  $1,000. 

STARR  PIANO  CO.  Executive  offices 
and  factory,  Richmond,  Ind.  Est., 
1872.  Manufactures  "Starr"  line, 
eleven  models,  retail  prices  $50  to 
$300. 

STEWART  PHONOGRAPH  CORPORA- 
TION. Executive  offices  and  fac- 
tory. 2843  North  Lincoln  street,  Chi- 
cago. Est.,  1916.  Manufactures 
"Stewart"  line,  one  model,  retail 
price  $6.50. 

SUPERTONE      TALKING  MACHINE 

CO.  Executive  offices,  IS  West 
Twentieth  street,  New  York  City; 
factory,  Oneida,  N.  Y.  Est.,  1916. 
Manufactures  the  "Supertone"  line, 
seven  models,  retail  prices  $15  to 
$150. 

UNITED     TALKING     MACHINE  CO. 

Executive  offices  and  factory,  178 
Emmet  street,  Newark,  N.  J.  Est., 
1916.  Manufactures  the  "United 
Ideal"  line,  eight  models,  retail 
prices  $12  to  $85. 

VICTOR  TALKING  MACHINE  CO.  Ex- 
ecutive offices  and  factory,  Camden. 
N.  J.  Manufactures  "Victor"  and 
"Victor-Vietrola"  lines,  thirteen  mod- 
els, retail  prices  $15  to  $400.  Also 
makes  electric  machines. 

VITANOLA  TALKING  MACHINE  CO. 

Executive  offices,  208  South  Wabash 
avenue,  Chicago,  Factories,  Chicago 
and  Michigan.  Manufactures  the 
"Vitanola"  line,  eight  models,  retail 
prices  $25  to  $250. 

WONDER    TALKING    MACHINE  CO. 

Executive  offices  and  factory,  113 
Fourth  avenue,  New  York  City.  Est., 
1915.  Manufactures  the  "Wonder" 
line,  five  models,  retail  prices  $6  to 
$20.   Also  makes  electric  machines. 


RECORDS 

W.  R.  ANDERSON  CO.  Executive  of- 
fices, 220  Ffith  avenue,  New  York 
City.  Est.,  1909.  Distributor  for 
"Domino"  record,  manufactured 
by  the  Domino  Phonograph  Co., 
New  York  City.  Vertical  cut,  seven 
inch  records,  retail  price,  35c. 

ARTOFOLA  CO.  Executive  offices, 
Springfield,  111.  Markets  the  "'Arto- 
fola" line,  vertical  cut,  ten  and 
twelve-inch  records,  retail  prices, 
75c.  and  $1.00. 

BROWN  SPECIALTY  CO.  Executive 
offices,  36  South  State  street,  Chi- 
cago. '  Est.,  1915.  Markets  "Par-o- 
ket"  line,  vertical  cut,  seven-inch 
record,  retail  price,  25c. 

BRUNSWICK  -  BALKE  -  COLLENDER 

CO.  Executive  offices,  623  South 
Wabash  avenue,  Chicago.  Est.,  1845. 
Markets  the  "Pathe"  records,  manu- 
factured by  the  Pathe  Freres  Phono- 
graph Co.,  New  York. 

COLUMBIA  GRAPHOPHONE  CO.  Ex- 
ecutive offices,  Woolworth  building, 
New  York  City.  Manufactures  "Col- 
umbia" records,  ten  and  twelve 
inches,  lateral  cut. 

CORTINA  ACADEMY  OF  LANGUAGES. 

Executive  offices,  12  East  Forty- 
sixth  street,  New  York  City.  Est., 
18S2.  Markets  "Cortinaphone"  line, 
lateral  cut,  sold  in  sets.  Language 
records  only. 

CRESCENT  TALKING  MACHINE  CO. 

Executive  offices,  '  89  Chambers 
street,  New  York  City.  Est.,  1914. 
Markets  "Crescent"  line,  vertical 
cut,  eight-inch  record,  retail  price 

35c. 

DOMESTIC  TALKING  MACHINE 
CORP.  Executive  offices,  Thirty- 
third  and  Arch  streets,  Philadelphia, 
Pa.  Est.,  1916.  Markets  "Domestic" 
line,  vertical  cut,  seven-inch  records, 
retail  price  35c. 

THOMAS  A.  EDISON,  Inc.  Executive 
offices  and  recording  laboratories, 
Orange  N.  J.  Manufactures  "Edi- 
son Disc"  line,  ten-inch  record, 
vertical  cut,  retail  prices  $1  to  $3. 
Also  manufactures  "Edison  Blue 
Amberola"  cylinder  records,  retail 
prices  50  cents  to  $1. 

EMERSON  PHONOGRAPH  CO.  Execu- 
tive offices  and  laboratory,  3  West 
Thirty-fifth  street,  New  York  City. 
Factories  at  various  points.  Est., 
1015  Manufactures  the  "Emerson 
Universal  Cut"  double-disc  record, 
retail  price  25c,  and  Emerson  six- 
inch  record-  retail  price  10c. 

FRAAD  TALKING  MACHINE  CO.,  Inc. 
Executive  offices,  224  West  Twenty- 
sixth  street,  New  York  City.  Est., 
1915.  Markets  "Fraad"  line,  vertical 
cut,  ten  and  twelve-inch  records, 
retail  prices  75c.  and  $1. 

KING  TALKING  MACHINE  CO.  Execu- 
tive offices,  11  West  Twenty-fifth 
street,  New  York  City.  Markets 
"Majestic"  line,  manufactured  by 
Majestic  Record  Corp. 

ANDS  KOCH.  Executive  offices,  296 
Broadway,  New  York  City.  Manu- 
factures the  "Koch-O-Phone'  line, 
vertical  cut  records. 

LANGUAGE  PHONE  METHOD  Ex- 
ecutive offices,  2  West  Forty-fifth 
street,  New  York  City.  Markets 
"Language-phone"  line,  lateral  cut 
language  records,  sold  in  sets  only. 

MAJESTIC  RECORD  CORPORATION. 
Executive  offices,  37  East  Twenty- 
eighth  street,  New  York  City ;  fac- 
tory 251  West  Nineteenth  street, 
New  York  City.  Manufactures  '  Ma- 
jestic" line,  vertical  cut,  seven  and 
nine-inch  records,  retail  prices  25c. 
and  50c. 

OPERAPIIONE  MANUFACTURING 
CORPORATION.  Executive  offices, 
200  Fifth  avenue.  New  York  City ; 
factory,  Long  Island  City,  N.  Y. 
Manufactures  "Operaphone  line, 
vertical  cut,  eight-inch  records,  re- 
tail price  35c. 

PAROQUET  TE  RECORD  MFG.  CO. 
Executive  offices.  47  West  Thirty- 
fourth  street,  New  York;  factory, 
Bush  Terminal  Building,  Brooklyn, 
N  Y  Est.,  1916.  Manufactures 
"Par-6-Ket"  line,  seven-inch  record, 
vertical  cut,  retail  price  25c. 

PATHE  FRERES  PHONOGRAPH  CO. 
Executive  offices,  10-32  Grand  Ave- 
nue, Brooklyn,  N.  Y. ;  factories, 
and  recording  laboratories,  New 
York  City,  N.  Y.;  Brooklyn,  N.  Y.i 
Belleville,  N.  J.;  London,  Pans, 
Berlin,  Vienna  and  Milan.  Manu- 
factures "Pathe"  line,  vertical  cut 
10y2l  HVs  and  14-inch  records. 


THE    TALKING    MACHINE  WORLD 


PLAYEKPHONE  TALKING  MACHINE 

CO.  Executive  offices  and  factory, 
21  South  Wabash  avenue,  Chicago, 
111.  Est.,  1916.  Manufactures  "Play- 
erphone"  record,  ten  and  twelve-inch 
double  disc,  vertical  cut,  retail 
prices  75c.  to  $1.50. 

STARR  PIANO  CO.  Executive  offices 
and  factory,  Richmond,  Ind.  Est. 
1872.  Manufactures  "Starr"  line, 
ten-ineh  double  disc  record,  vertical 
cut,  retail  prices  65c.  to  $4.00. 

VICTOR     TALKING     MACHINE  CO. 

Executive  offices  and  factory  and 
recording  laboratories,  Camden,  N. 
,T.  Manufactures  "Victor"  line,  ten- 
inch  and  twelve-inch  records,  lateral 
cut,  retail  prices  75c  to  $7. 

JOBBERS 
Columbia  Jobbers 

COLUMBIA       GRAPHOPHONE  CO. 

Wholesale  distributing  branches  are 
located  in  the  following  cities  under 
the  name  of  the  "Columbia  Grapho- 
phone  Co."  unless  otherwise  noted — 
Atlanta,  Ga.;  Baltimore,  Md.;  Bos- 
ton, Mass.;  Buffalo,  N.  Y. ;  Chicago, 
111.;  Cincinnati,  O.;  Cleveland,  O. ; 
Dallas,  Tex.;  Denver,  Col.;  Detroit, 
Mich.;  Indianapolis,  Ind.;  Kansas 
City,  Mo.;  Los  Angeles,  Cal.;  Louis- 
ville, Ky. ;  Albert  G.  Kunde,  Milwau- 
kee, Wis. ;  Minneapolis,  Minn. ;  New 
Haven,  Conn.;  New  Orleans,  La.; 
New  York  City;  Schmoller  &  Mueller 
Co.,  Omaha,  Neb.;  Pennsylvania 
Talking  Machine  Co.,  Philadelphia, 
Pa. ;  Pittsburgh,  Pa. ;  Portland,  Me. ; 
Portland,  Ore.;  Grafonola  Co., 
Rochester,  N.  Y. ;  Columbia  Stores 
Co.,  Salt  Lake  City,  Utah ;  San 
Francisco,  Cal. ;  Seattle,  Wash. ; 
Spokane,  Wash.;  Springfield,  Mass.; 
St.  Louis,  Mo. ;  Tampa  Hardware 
Co.,  Tampa,  Fla.;  Toledo,  O. 

Victor  Jobbers 

AMERICAN  TALKING  MACHINE  CO. 

388  Livingston  street,  Brooklyn,  N.  Y. 

W.  D.  ANDREWS.    Buffalo,  N.  Y. 
W.  D.  ANDREWS.   Syracuse,  N.  Y. 

BADGER    TALKING    MACHINE  CO. 

135  Second  street,  Milwaukee,  Wis. 

BLACKMAN  TALKING  MACHINE  CO. 

97  Chambers  street,  New  York  City. 

C.  BRUNO  &  SON,  Inc.  351  Fourth 
avenue,  New  York  City. 

LOUIS  BUEHN  CO.,  Inc.  Philadelphia, 
Pa. 

CHICAGO    TALKING    MACHINE  CO. 

12  North  Michigan  avenue,  Chicago. 

CORLEY  CO.,  Inc.    Richmond,  Va. 

CRESSEY  &  ALLEN,  Inc.  Portland. 
Me. 

I.  DAVEGA,  JR.,  Inc.  125  West  125th 
street,  New  York  City. 

S.  B.  DAVEGA  CO.  831  Broadway,  New 
York  City. 

CHARLES  H.  DITSON  &  CO.  8  East 
Thirty-fourth  street,  New  York  City. 

OLIVER  DITSON  CO.     Boston,  Mass. 

W.  J.  DYER  &  BRO.    St.  Paul,  Minn. 

EASTERN    TALKING    MACHINE  CO. 

117  Tremont  street,  Boston,  Mass. 

ECLIPSE  MUSICAL  CO.    Cleveland,  O. 

GATELY-HAIRE  CO.,  Inc.  Albany, 
N.  Y. 

LANDAY  BROS.  151  West  Thirtieth 
street,  New  York  City. 

LYON  &  HEALY.    Chicago,  III. 

W.  D.  MOSES  &  CO.    Richmond,  Va. 

NEW  YORK  TALKING  MACHINE  CO. 

119  West  Fortieth  street,  New  York. 

SILAS  E.  PEARSALL  CO.  IS  West 
Forty-sixth  street,  New  York  City. 

PENN  PHONOGRAPH  CO.,  Inc.  17 
South  Ninth  street,  Philadelphia. 

SCHMELZER  ARMS  CO.  Kansas  City, 
Mo. 

SHERMAN,  CLAY  &  CO.  San  Fran- 
cisco, Cal. 

STANDARD  TALKING  MACHINE  CO. 

Pittsburgh,  Pa. 

M.  STEINERT  &  SONS  CO.  35  Arch 
street,  Boston,  Mass. 

STEWART   TALKING   MACHINE  CO. 

Indianapolis,  Ind. 

WHITNEY  &  CURRIER  CO.  Toledo,  O. 

PERRY  B.  WHITSIT  CO.  Columbus,  O. 

G.  T.  WILLIAMS  CO.  217  Duffleld 
street,  Brooklyn,  N.  Y. 

RUDOLPH  WURLITZER  CO.  Cincin- 
nati, O. 

Edison  Jobbers 

FRANK  E.  BOLWAY  &  SON,  Inc. 
Syracuse,  N.  Y. 

PARDEE  ELLENBERGER  CO.,  Inc. 
Boston,  Mass.,  and  New  Haven. 
Conn. 

PHONOGRAPH  CORPORATION  OF 
MANHATTAN.    New  York  City. 

THE  PHONOGRAPH  CO.  229  South 
Wabash  avenue,  Chicago,  111. 


Pathe  Jobbers 

ARMSTRONG  FURNITURE  CO.  Mem- 
phis, Tenn. 

PATHEPHONE  SALES  CO.  OF  NEW 
YORK.  Ill  East  Fourteenth  street, 
New  York  City  (Bristol  &  Barber). 

M.  H.  PICKERING  CO.   Pittsburgh,  Pa. 

Sonora  Jobbers 

C.  W.  SNOW  &  CO.    Syracuse,  N.  Y. 

CASES— COVERS 

BRISTOL  &  BARBER.  Executive  of- 
fices, 111  East  Fourteenth  street, 
New  York.  Est.,  1890.  Manufac- 
tures "B.  &  B."  carrying  and  ware- 
room  covers. 

E.  H.  LANSING.  Executive  offices  and 
factory,  611  Washington  street,  Bos- 
ton, Mass.  Est..  1881.  Manufactures 
the  "Lansing"  Khaki  moving  covers, 
and  slip  covers. 

LYON  &  HEALY.  Executive  offices, 
Chicago,  111.  Manufactures  Khaki 
carrying  covers  for  talking  ma- 
chines. 

NELSON  &  HALL  CO.  Executive  of- 
fices, Montgomery  Center,  Vt. ;  fac- 
tories, Montgomery  Center,  Vt., 
Samsonville,  Vt.,  and  Camden,  N.  ,T. 
Est.,  1889.  Manufactures  packing 
cases. 

C.  E.  WARD  CO.  Executive  offices  and 
factory,  New  London,  O.  Est.,  1905. 
Manufactures  phonograph  wareroom 
and  carrying  covers  for  all  purposes. 

PARTS 

ACME  DIE  CASTING  CORPORATION. 

Executive  offices  and  factory,  Bush 
Terminal,  Brooklyn,  N.  Y.  Sales  of- 
fices in  leading  cities.  Products 
manufactured :  Tone  arms,  sound 
boxes,  regulators,  tone  modifiers, 
special  die  castings,  stops  and  mis- 
cellaneous parts. 

AMERICAN  PHONOPARTS.  Executive 
offices,  212  South  Wabash  avenue, 
Chicago;  factory,  Chicago.  Manu- 
factures "Phono  Parts"  spring 
motor,  "Play  Rite"  electric  motor 
and  "Play  Rite"  toue  arm. 

ARNOLD    ELECTRIC    CO.  Executive 
offices,  1425  Twelfth  street,  Racine, 
Wis. ;  factory,  Racine,  Wis.  Manu- 
■  factures  electric  motors. 

BARNIIART  BROTHERS  &  SPIND- 
LER.  Executive  offices  and  factory, 
Monroe  and  Throop  streets,  Chicago, 
111.  Est..  1S0S.  Products  manufac- 
tured: Turntables,  spring  motors 
and  die  cast  small  parts. 

CHICAGO    RECORDING    SCALE  CO. 

Factory  and  executive  offices,  Wau- 
kegan,  111.  Manufactures  "Cresco" 
electric  motors. 

CHICAGO     METAL    PRODUCTS  CO. 

Executive  offices  and  factory,  501 
South  Jefferson  street,  Chicago. 
Established,  1914.  Products  manu- 
factured :  Electric  motors,  gover- 
nors, and  screw  machine  products. 

COMBINATION     ATTACHMENT  CO. 

Executive  offices,  209  South  State 
street,  Chicago.  Established,  1915. 
Products  manufactured:  Reproduc- 
ers and  toue  arms. 

CRESCENT  TALKING  MACHINE  CO. 

Executive  offices,  89  Chambers  street, 
New  York  City.  Established,  1914. 
Products  manufactured:  Tone  arms, 
sound  boxes,  spring  motors,  tone 
modifiers,  automatic  stops  and  auto- 
matic lid  supports. 

DIXON  MFG.  Co.  Executive  offices,  295 
Fifth  avenue,  New  York  City ;  fac- 
tory, Iliou,  N.  Y.  Products  manu- 
factured :  Spring  motors,  tone  arms, 
sound  boxes,  tone  modifiers  and 
miscellaneous  parts. 

DOEHLER  DIE  CASTING  CO.  Execu- 
tive offices  and  factory,  Court  and 
Ninth  streets,  Brooklyn,  N.  Y.;  also 
a  factory  in  Toledo,  O.  Pro- 
ducts manufactured:  Tone  arms, 
sound  boxes,  tone  modifiers,  special 
die  castings,  stops  and  miscellane- 
ous parts  to  order  only. 

EMPIRE     TALKING     MACHINE  CO. 

Executive  offices.  429  South  Wabash 
avenue,  Chicago;  factories,  Chicago 
and  Indianapolis.  Established,  1915. 
Manufactures  automatic  brakes. 

FAVORITE  TALKING  MACHINE  CO. 

Executive  offices,  43S  Broadway, 
New  York  City.  Products  manufac- 
tured: Spring  motors,  Universal  tone 
arms,  sound  boxes,  main  spring's 
and  needle  cups. 
OTTO  HEINEMAN  PHONOGRAPH 
SUPPLY  CO.,  Inc.  Executive  offices, 
25  West  Fortv-fifth  street.  New  York 
City;  factory,  Elyria,  O.  Estab- 
lished, 1915.  Products  manufac- 
tured: Spring  motors,  tone  arms, 
sound  boxes,  tone  modifiers,  needle 
cups  and  miscellaneous  parts.  Trade 
name:  "Motor  of  Quality." 

VITALIS  HIMMER,  JR.  Executive  of- 
fices and  factory:  101-113  West 
Broadwav.  New  York  City.  Est. 
1913.  Products  manufactured  :  Tone 
arms,  sound  boxes.  Trade  name: 
"Audion"  sound  box. 

INDEPENDENT  GERMAN-AMERICAN 
TALKING     MACHINE     CO.,  Inc. 

Executive  offices  and  factory,  54 
Bleecker  street,  New  York  City.  Est. 
1913.  Products  manufactured : 
Spring  motors,  tone  arms,  sound 
boxes,  tone  arm  rests,  brakes,  lid 
stops,  springs,  needle  cups,  etc. 


JOHNSON  MOTOR  CO.  Executive  of- 
fices, 3233  West  Lake  street,  Chicago. 
Manufactures  spring  and  electric 
motors. 

F.  C.  KENT  &  CO.  Executive  offices 
and  factory, -24  Scott  street,  Newark, 
N.  J.  Est.,  1914.  Products  manu- 
factured :  Tone  arms  and  sound 
boxes.  Also  does  gold-plating  for 
the  trade. 

KIRKMAN  ENGINEERING  CO.  Ex- 
ecutive offices  and  factory.  237  Laf- 
ayette street,  New  York  City.  Est., 
1912.  Manufactures:  "Kirkman" 
spring  motors  and  miscellaneous 
parts. 

ANDS  KOCH.  Executive  offices,  296 
Broadway,  New  York  City.  Pro- 
ducts manufactured :  Tone  arms  and 
sound  boxes. 

LAKESIDE  SUPPLY  CO.,  Inc.  Execu- 
tive offices,  202  South  Clark  street, 
Chicago.  Manufactures  tone  arms, 
brakes,  needle  cups,  turntables,  etc. 

LUCKY  13  PHONOGRAPH  CO.  Execu- 
tive offices,  3  East  Twelfth  street. 
New  York  City.  Manufacturers  and 
jobbers  of:  Motors,  tone  arms, 
sound  boxes,  main  springs,  governor 
springs  and  miscellaneous  parts. 

LEONARD  MARKELS.  Executive  of- 
fices and  factory,  165  William  street, 
New  York  City.  Est.,  1911.  Prod- 
ucts manufactured :  "Markels" 
spring  motors,  tone  arms,  sound 
boxes,  tone  modifiers  and  miscel- 
laneous parts. 

MECHANICAL    DEVELOPMENT  CO. 

Executive  offices  and  factory.  106 
Reade  street,  New  York  City.  Est., 
1908.  Products  manufactured : 
"Ideal"  automatic  stop,  "Ideal"  tone 
arms  and  "Ideal"  sound  box  square. 

A.  F.  MEISSELBACH  AND  BRO.  Ex- 
ecutive offices  and  factory,  29  Con- 
gress street,  Newark,  N.  .T.  Est., 
1887.  Products  manufactured : 
Spring  motors,  tone  arms,  sound 
boxes,  stops  and  miscellaneous 
parts. 

MELOPHONE  TALKING  MACHINE 
CO.,  Inc.  Executive  offices,  376  Laf- 
ayette street.  New  York  City ;  fac- 
tory, Farmingdale,  L.  I.  Est..  1915. 
Products  manufactured :  Spring 
motors  and  miscellaneous  parts. 

MERMOD  &  CO.  Executive  offices, 
505  Fifth  avenue,  New  York  City ; 
factory,  Ste.  Croixe,  Switzerland. 
Est.,  1S16.  Products  manufactured: 
Spring  motors,  tone  arms,  sound 
boxes  and  miscellaneous  parts. 

MUTUAL    TALKING    MACHINE  CO. 

Executive  offices,  145  West  Forty- 
fifth  street,  New  York  City.  Pro- 
ducts manufactured:  Tone  arms  and 
sound  boxes. 

PADDAC'K  DIAPHRAGM,  Inc.  Execu- 
tive offices,  Room  1411.  30  Church 
street,  New  York.  Manufactures  the 
"Paddack"  diaphragm. 

PERFECT    AUTOMATIC    BRAKE  CO. 

Executive  offices  and  factory,  425 
South  Wabash  avenue,  Chicago. 
Est.,  1915.  Manufactures  automatic 
brakes. 

PHONOGRAPH  APPLIANCE  CO.  Ex- 
ecutive offices  and  factory,  New 
Brighton,  S.  I.,  N.  Y.  Est..  1915. 
Products  manufactured:  "Crystal 
Edge"  mica  diaphragms. 

PHONOGRAPH  PARTS  CO.  7  West 
Twenty-second  street,  New  York. 
Manufactures  tone  arms,  sound 
boxes,  motors,  etc. 

PLAYERPHONE  TALKING  MACHINE 

CO.  Executive  offices  and  factory, 
21  South  Wabash  avenue,  Chicago. 
Est.,  1916.  Manufactures  tone  arms, 
reproducers  and  miscellaneous  parts. 

PRESTO  PHONO  PARTS  CORP.  Exec- 
utive offices  and  factory,  Sperrv 
Building,  Manhattan  Bridge  plaza. 
Brooklyn,  N.  Y.  Est.,  1916.  Products 
manufactured:  Tone  arms,  sound 
boxes,  motors,  turntables,  cover  sup- 
ports, cabinet  hardware. 

RENE  MFG.  CO.  Executive  offices  and 
factory,  Hillsdale,  N.  J.  Products 
manufactured :  Spring  motors,  tone 
arms,  sound  boxes  and  miscellane- 
ous parts. 

JAMES  H.  RHODES  &  CO.  Executive 
offices,  157  West  Austin  avenue,  Chi- 
cago. Est.,  1S97.  Manufactures 
powdered  pumice  stone  and  rotten 
stone,  turntable  discs,  washers, 
wicks,  felts,  sponge  and  chamois 
skins. 

SINGAPHONE  TALKING  MACHINE 
CORP.,  Inc.  Executive  offices.  32 
Union  square.  New  York  City.  Pro- 
ducts manufactured:  Motors,  tone 
arms,  sound  boxes  and  miscellane- 
ous parts. 

SOSS  MFG.  CO.  Executive  offices  and 
factory,  435  Atlantic  avenue.  Brook- 
lyn, N.  Y.  Est.,  1908.  Products 
manufactured:  "Soss"  hinges,  "Soss" 
die  castings,  tone  arms,  sound  boxes, 
tone  arm  supports  and  miscellaneous 
parts. 

STANDARD  METAL  MFG.  CO.  Execu- 
tive offices  and  factory,  Newark,  N. 
J.  Products  manufactured :  Horns, 
tone  arms,  turn-tables  and  miscel- 
laneous parts. 

STANDARD  PHONOGRAPH  CO.  15 
East  Fourteenth  street,  New  York 
City.  Tone  arms,  motors,  sound 
boxes,  miscellaneous  parts. 

THOMAS  MFG.  CO.  Executive  offices 
and  factory,  Dayton,  O.  Est.,  1903. 
Products  manufactured :  Tone  arms 
and  sound  boxes. 


UNION   PHONOGRAPH   SUPPLY  CO. 

Executive  offices  and  factory,  1100- 
1108  West  Ninth  street,  Cleveland,  O. 
Products  manufactured :  Tone  arms, 
sound  boxes  and  miscellaneous  parts. 
UNITED  PHONOGRAPH  PARTS  CO. 
Executive  offices  and  factory,  3248 
West  Sixteenth  street,  Chicago.  Est., 
1916.  Manufactures  "Perfecto"  tone 
arms  and  "Perfecto"  reproducers. 

VEECO  COMPANY.  Executive  office,  248 
Boylston  street,  Boston,  Mass.;  fac- 
tory, New  Hampshire.  Est.,  1916. 
Products  manufactured :  Motor 
equipments  and  "Vitroloid"  turn- 
tables. 

WATERBURY  INSTRUMENT  CO.  Ex- 
ecutive offices,  Waterbury,  Conn. 
Manufactures  "Supersonus"  sound 
box. 

WIEGAND  &  CO.  Executive  offices, 
1727  Republic  Bldg.,  Chicago.  Manu- 
factures "3  in  1"  reproducer. 

WILSON-LAIRD  PHONOGRAPH  CO., 
Inc.  Executive  offices,  136  Liberty 
street,  New  York  City.  Est.,  1916. 
Manufactures  "Bliss"  reproducers. 

WONDER    TALKING    MACHINE  CO. 

Executive  offices  and  factory.  113 
Fourth  avenue,  New  York  City.  Dis- 
tributors of  motors,  sound  boxes 
and  tone  arms. 


MFRS.  CABINETS 

AETNA  CABINET  CO.  Executive  of- 
fices and  factory,  254  North  Tenth 
street,  Brooklyn,  N.  Y. 

FRANZ  BRUCKNER  MFG.  CO.  Execu- 
tive offices,  405  Broadway,  New 
York  City. 

CENTURY  CABINET  CO.  Executive  of- 
fices, 25  West  Forty-fifth  street,  New 
York  City;  factory,  Utica,  N.  Y. 

COLUMBIA  MANTEL  CO.  Executive 
offices  and  factory.  Leonard  and 
Devoe  streets,  Brooklyn,  N.  Y.  Est., 
1914. 

CRIPPEN-RASE  CO.,  Inc.  Executive 
offices  and  factory,  Rochester,  N.  Y. 
Manufactures  "Crip-N"  record  files 
and  ejector. 

HAAG  CABINET  CO.  Executive  offices, 
Drexel  Building,  Philadelphia,  Pa. 
Manufactures  "Haag"  ejectors. 

EDWARD    B.    JORDAN    &    CO.,  Inc. 

Executive  offices  and  factory,  127 
De  Graw  street,  Brooklyn,  N.  Y. 

GEO.  A.  LONG  CABINET  CO.  Execu- 
tive offices  and  factory,  Hanover, 
Pa.    Est.,  1911. 

MELROSE  FURNITURE  &  CABINET 
MFG.  CO.  Executive  offices  and 
factory,  92  Willow  avenue.  New 
York.    Est.,  1916. 

NANES  ART  FURNITURE  CO.  Execu- 
tive offices  and  factory,  Grand  street 
and  East  River,  New  York  City. 

STANDARD    PHONOGRAPH    CO.  15 

East  Fourteenth  street,  New  York 
City. 

UDELL  WORKS.  Executive  offices  and 
factory,  Indianapolis,  Ind.  Est. 
1873. 


RECORD  CABINETS 
Manufacturers  and  Distributors 

BOSTON  BOOK  CO.  Executive  offices, 
73  Broadway,  Brooklyn,  N.  Y.;  fac- 
tory, 103  Broadwav,  Brooklyn,  N.  Y. 
Est.,  1911.  (Manufacturer.) 

FRANZ  BRUCKNER  MFG.  CO.  Execu- 
tive offices,  405  Broadway,  New 
York  City.  Est.,  1912.  (Manufac- 
turer.) 

CRIPPEN-RASE  CO.  Executive  offices 
and  factory,  Rochester,  N.  Y. 
(Manufacturer.) 

EMPIRE    TALKING     MACHINE  CO. 

Executive  offices,  429  South  Wabash 
avenue,  Chicago.     Est.,  1915. 

FEDERAL  EQUIPMENT  CO.  Execu- 
tive offices,  320  West  street,  Carlisle, 
Pa. 

FLEXIFILE  CO.  Executive  offices,  335 
South  La  Salle  street,  Chicago,  111. ; 
factories.  Chicago.  Est.,  1916. 
(Manufacturer.) 

GLOBE- WERNICKE  CO.  Executive 
offices  and  factory,  Cincinnati,  O. 
Est.,  1SS2.  Manufactures  "Brown" 
disc  record  cabinets.  Also  manu- 
factures bookcase  sections  fitted 
with  interiors. 

HAAG  CABINET  CO.  Executive  offices, 
Drexel   Building,  Philadelphia,  Pa. 

HERZOG  ART  FURNITURE  CO.  Ex- 
ecutive offices  and  factory,  Saginaw, 
West  Side,  Mich.  Est.,  1900. 
(Manufacturer.) 

KANE  MFG.  CO.  Executive  offices  and 
factory,  Kane,  Pa.  Est.,  1900.  Man- 
ufactures cabinets;  also  stands  for 
talking  machines. 

GEO.  A.  LONG  CABINET  CO.  Execu- 
tive offices  and  factory,  Hanover, 
Pa.   Est.,  1911.  (Manufacturer.) 

LUCKY  13  PHONOGRAPH  CO.  Execu- 
tive offices,  3  East  Twelfth  street, 
New  York  City.  Est.,  1915.  (Dis- 
tributor.) 

C.  J.  LUNDSTROM  MFG.  CO.  Execu- 
tive offices  and  factory.  Little  Falls, 
N.  Y.    Est.,  1904.  (Manufacturer.) 
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MELROSE  FURNITURE  &  CABINET 
CORP.  Executive  offices  and  fac- 
tory, 92  Willow  avenue,  New  York 
City.     Est.,  1916.  (Manufacturer.) 

NANES  ART  FURN.  CO.  Executive  of- 
fices and  factory,  Grand  street  and 
East  River,  New  York  City.  Est., 
1915.  (Manufacturer.) 

K.  NICHOLSON  FURN.  CO.  Executive 
offices  and  factory.  Chase  City,  Va. 
Est.,  1911.  (Manufacturer.) 

OGDEN    SECTIONAL    CABINET  CO. 

Executive  offices,  Lynchburg,  Va. ; 
factories,  Lynchburg,  Va.,  and  Kan- 
kakee, 111.  (Manufacturer.) 

SALTER  MFG.  CO.  Executive  offices, 
339  North  Oakley  boulevard,  Chi- 
cago, 111 ;  factory,  Chicago.  Est., 
1876.  (Manufacturer.) 

SCHLOSS  BROS.  Executive  offices  and 
factory,  637  West  Fifty-fifth  street, 
New  York  City.  (Manufacturer.) 

UDELL  WORKS.  Executive  offices  and 
factory,  Indianapolis,  Ind.  ■  Est., 
1873.  (Manufacturer.) 

WONDER    TALKING    MACHINE  CO. 

Executive  offices,  113  Fourth  avenue, 
New  York  City.  (Distributor.) 

BOOTHS  AND  FIXTURES 

FEDERAL  EQUIPMENT  CO.  Executive 
offices  and  factory,  320  West  street, 
Carlisle,  Pa.  Manufactures  demon- 
stration booths. 

C.  J.,  LUNDSTROM  MFG.  CO.  Execu- 
tive offices  and  factory,  Little  Falls, 
N.  Y.  Est.,  1904.  Manufactures  fil- 
ing cabinets  and  sectional  record 
cabinets. 

OGDEN    SECTIONAL    CABINET  CO. 

Executive  offices,  Lynchburg,  Va. ; 
factories,  Lynchburg,  Va.,  and  Kan- 
kakee, 111.  Manufactures  sectional 
record  filing  cabinets. 

SYRACUSE  WIRE  WORKS.  Executive 
offices  and  factory,  Syracuse,  N.  Y. 
Est.,  1887.  Manufactures  metal  filing 
record  racks. 

UNIT  CONSTRUCTION  CO.  Executive 
offices  and  factory,  121  South  Thir- 
ty-first street,  Philadelphia,  Pa. 
Est.,  1915.  Manufactures  "Unico" 
demonstration  booths,  record  racks, 
record  counters  and  store  interiors. 

UNIVERSAL  FIXTURE  CORPORA- 
TION. Executive  offices  and  factory, 
133  West  Twenty-third  street,  New 
York  City.  Est.,  1907.  Manufactures 
display  record  bulletin  fixtures. 

ARTHUR  L.  VAN  VEEN  &  CO.  Execu- 
tive offices,  Marbridge  Bldg.,  New 
York  City ;  factory,  Eighth  street, 
New  York  City.  Est.,  1908.  Manu- 
factures "Van  Veen"  demonstration 
booths  and  store  fixtures  and  gen- 
eral interior  decorations. 

ACCESSORIES,  ETC. 

BLACKMAN  TALKING  MACHINE  CO. 

Executive  offices,  97  Chambers 
street,  New  York.  Est.,  1902.  Manu- 
factures "Cleanrite"  record  brushes. 

CHICAGO  HINGED  COVER  SUPPORT 
&  BALANCE  CO.  Executive  offices, 
144  South  Wabash  avenue,  Chicago. 
Est.,  1915.  Manufactures  balanced 
cover  supports. 

CONDON-AUTOSTOP  CO.  Executive 
offices,  47  West  Forty-second  street, 
New  York  City.  Manufactures  the 
"Noset"  start  and  stop. 

CORLEY  CO.,  Inc.  Executive  offices. 
213  East  Broad  street  and  206  East 
Grace  street,  Richmond,  Va.  Est., 
1889.  Manufactures  traveling  cases 
for  Victrolas. 

DECAMP  &  SLOAN,  Inc.  Executive 
offices  and  factory,  420  Ogden  street, 
Newark,  N.  J.  Est.,  1911.  Engi- 
neers, draughting  and  designing 
special  machinery. 

OTTO  HEINEMAN  PHONOGRAPH 
SUPPLY  CO.  Executive  offices,  25 
West  Forty-fifth  street,  New  York 
City;  factory,  Elyria,  O.  Est.,  1915. 
Manufactures  needle  cups  and  tone 
arm  rests. 

FREDERICK  M.  HOYT  &  BRO.  Ex- 
ecutive offices  and  factory,  25  Twen- 
tieth street,  Troy,  N.  Y.  Est.,  1858. 
Manufactures  record  sweeping 
brushes. 

JONE8-MOTROLA,  Inc.  Executive  of- 
fices and  factory,  29-33  West  Thirty- 
fifth  street,  New  York  City.  Est., 
1915.  Manufactures  "Jones  Motrola" 
electric  winder,  attachable  to  an 
electric  lamp  connection. 

KIRKMAN      ENGINEERING  CORP. 

Executive  offices  and  factory,  237 
Lafayette  street,  New  York  City. 
Manufactures  "Simplex"  and  "Stan- 
dard" automatic  stops,  "Simplex" 
and  "Standard"  record  cleaners. 

LYON  &  HEALY.  Executive  offices, 
Chicago,  111.  Manufactures  fibre 
needle  cutters. 

MOVETTE  CAMERA  CORP.  Executive 
offices  and  factory,  1155  University 
avenue,  Rochester,  N.  Y.  Manufac- 
tures "Movette"  moving  picture 
camera  and  projector. 

NATIONAL  TOY  CO.  Executive  offices 
and  factory,  271  Congress  street, 
Boston,  Mass.  Manufactures  talk- 
ing machine  toys  and  novelties. 

PLAYERPHONE  TALKING  MACHINE 

CO.  Executive  offices  and  factory, 
21  South  Wabash  avenue,  Chicago. 
Est.,  1916.  Manufactures  automatic 
stops. 


EDWARD  C.  PLUME  CO.  Executive 
offices,  417  South  Dearborn  street, 
Chicago.  Est.,  1910.  Selling  plans 
for  advertisers. 

RECORD-LITE  CO.,  Inc.  Executive 
offices,  135  Second  street,  Milwaukee, 
Wis.  Manufacturers  "Record  Lite" 
for  Victrolas. 

ROWLAND  SOUND  REGULATOR  CO. 

Executive  offices,  261  Broadway, 
New  York  City.  Est.,  1915.  Manu- 
factures the  "Rowland"  sound  regu- 
lator. 

SHELTON  ELECTRIC  CO.  Executive 
offices,  30  East  Forty-second  street, 
New  York  City ;  factory,  Ft.  Wayne, 
Ind.  Manufactures  the  "Shelton" 
electric  motor,  attachable  to  an  elec- 
tric lamp  connection. 

SHERMAN,  CLAY  &  CO.  Executive  of- 
fices, 163  Kearney  street,  San  Fran- 
cisco, Cal.    Market  Ukuleles. 

J.  BELLAMY  TAYLOR.  23  Lowell  road, 
Schenectady,  N.  Y.  Photo-Micro- 
graphs and  tests  of  record  surfaces. 

WADE  &  WADE.  Executive  offices,  3807 
Lake  Park  avenue,  Chicago;  factory, 
Chicago.  Est.,  1907.  Manufactures 
fibre  needle  cutters,  various  screws 
and  parts  for  different  makes  of 
machines. 

G.  W.  WITTE.  Executive  offices,  1727 
Ludlow  street,  Philadelphia,  Pa. 
Manufactures  Witte's  "Moviescope." 

SUPPLIES,  ETC. 

CHICAGO  HINGED  COVER  SUPPORT 
&  BALANCE  CO.  Executive  offices, 
144  South  Wabash  avenue,  Chicago ; 
factory,  2242  West  Sixty-ninth  street, 
Chicago.  Est.,  1915.  Manufactures 
balanced  cover  supports. 

I.  L.  COCHRANE.  24  Stone  street,  New 
York  City.  Export  agent  for  manu- 
facturers of  talking  machines  and 
kindred  parts. 

GLOBE  DECALCOMANIA  CO.  Execu- 
tive offices,  76  Montgomery  street, 
Jersey  City,  N.  J.  Manufacturers 
and  importers  of  transfer  name 
plates,  etc. 

ILSLEY-DOUBLEDAY     &     CO.,  Inc. 

Executive  offices  and  factory,  229 
Front  street,  New  York  City.  Est., 
1853.  Manufactures  "Ilslev's  "gra- 
phite phono  spring  lubricant; 
"Eureka  noiseless  talking  machine 
lubricant,  greases,  lubricating  oils 
and  graphite. 

INDIANA    VENEER    &    PANEL  CO. 

Executive  offices  and  factory,  New 
Albany,  Indiana.  Est.,  1903.  Manu- 
factures veneers  and  panels. 

KEYSTONE  MINERALS  CO.  Executive 
offices,  35  East  Twenty-first  street, 
New  York  City;  factory,  Antesfort, 
Pa.  Est.,  1908.  Manufactures  rot- 
ten stone. 

LOUISVILLE  VENEER  MILLS.  Ex- 
ecutive offices  and  factory,  Louis- 
ville, Ky.  Manufactures  "built  up" 
stock  and  veneers. 

LYON  &  HEALY.  Executive  offices, 
Chicago,  111.  Manufactures  lubri- 
cants. 

MASTER    SPECIALTY    &    MFG.  CO. 

Executive  offices  and  factory,  Cam- 
den, N.  J.    Manufactures  polish. 

MEYERCORD  CO.  Executive  offices, 
133  West  Washington  street,  Chi- 
cago; factory,  Chicago.  Est.,  1894. 
Manufactures  decalcomania  name 
plates,  advertising  signs,  etc. 

WILLIAM  F.  NYE.  Executive  offices 
and  factory,  New  Bedford,  Mass. 
Est.,  1865.    Manufactures  oil. 

PHANTOM  METER  CO.  Executive  of- 
fices and  factory,  Needham,  Mass. 
Est.,  1916.  Manufactures  speed  indi- 
cators or  tuning  timers  for  use  with 
alternating  current  electric  light. 

JAMES  H.  RHODES  &  CO.  Executive 
offices,  157  West  Austin  avenue,  Chi- 
cago. Est.,  1897.  Manufactures 
powdered  pumice  stone  and  rotten 
stone,  turntable  discs,  washers, 
wicks,  felts,  sponges,  chamois  skins. 

GEORGE   A.   SMITH-SCHIFFUN  CO. 

Executive  offices,  136  Liberty  street, 
New  York  City.  Est.,  1912.  Manu- 
factures decalcomanias. 

WADE  &  WADE.  Executive  offices, 
3807  Lake  Park  avenue,  Chicago. 
Est.,  1907.  Manufactures  "Wado- 
polish"  "Wadolatum,"  "Wado-oil" 
and  a  spring  barrel  lubricant. 

WEBER-KNAPP  CO.  Executive  offices 
and  factory,  Jamestown,  N.  Y.  Est., 
1900.  Manufactures  hardware,  lid 
supports,  needle  cups,  knobs,  etc. 

WIDNEY  CO.  Executive  offices,  320 
South  Jefferson  street,  Chicago; 
factories,  Chicago.  Est.,  1913. 
Manufactures  turn  table  felts,  felt 
and  rubber  bumpers,  continuous 
hinges  and  rubber  head  nails. 

ATTACHMENTS 

COMBINATION     ATTACHMENT  CO. 

Executive  offices,  209  South  State 
street,  Chicago.   Est.,  1915. 

CRESCENT  TALKING  MACHINE  CO. 

Executive  offices,  89  Chambers 
street,  New  York  City.   Est.,  1914. 

F.  C.  KENT  &  CO.  Executive  offices  and 
factory,  24  Scott  street,  Newark, 
N.  J. 

MAJESTIC  RECORD  CORPORATION. 

Executive  offices,  37  East  Twenty- 
eighth  street,  New  York  City. 


NEW  ENGLAND  TALKING  MACHINE 

CO.  Executive  offices  and  factory, 
16  Beach  street,  Boston,  Mass.  Est., 
1913. 

OPERAPHONE  MFG.  CORPORATION. 

Executive  office,  200  Fifth  avenue, 
New  York  City. 

UNION   PHONOGRAPH   SUPPLY  CO. 

Executive  offices,  1100  West  Ninth 
street,  Cleveland,  O. 

VICSONIA  MANUFACTURING  CO.,  Inc. 

Executive  offices  and  factory,  313 
East  134th  street,  New  York  City. 
Manufactures  "Vicsonia"  reproducer. 

WATERBURY  INSTRUMENT  CO.  Ex- 
ecutive offices  and  factory,  Water- 
bury,  Conn.  Manufactures  "Super- 
sonus"  sound  box. 

NEEDLES,  JEWELS,  ETC. 

W.  H.  BAGSHAW.  Executive  offices 
and  factory,  Lowell,  Mass.  Est., 
1870.    Manufactures  steel  needles. 

N.  BARUCH  &  CO.  Executive  offices, 
154  Nassau  street,  New  York  City. 
Est.,  1915.  Manufactures  "Enbeco" 
Crystal  needle. 

BLACKMAN  TALKING  MACHINE  CO. 

Executive  offices,  97  Chambers 
street,  New  York.  Manufactures 
"Playrite"  and  "Melotone"  steel 
needles. 

B.  &  H.  FIBRE  MFG.  CO.  Executive 
offices,  33  West  Kinzle  street,  Chi^ 
cago;  factory,  Chicago.  Est.,  1907r 
Manufactures  fibre  needles. 

COMBINATION     ATTACHMENT  CO. 

Executive  offices,  209  South  State 
street,  Chicago;  factory,  Chicago, 
111.  Est.,  1915.  Manufactures  jewel 
points,  sapphires  and  diamonds. 

JOHN  M.  DEAN  CORPORATION.  Ex- 
ecutive offices  and  factory,  Putnam, 
Conn.  Est.,  1899.  Manufactures 
steel  needles. 

DIXON  MFG.  CO.  Executive  offices, 
295  Fifth  avenue,  New  York  City; 
factory,  Ilion,  N.  Y.  Manufactures 
sapphire,  diamond  and  agate  points. 

OTTO  HEINEMAN  PHONOGRAPH 
SUPPLY  CO.  Executive  offices,  25 
West  Forty -fifth  street,  New  York 
City;  factory,  Elyria,  O.  Est.,  1915. 
Manufactures  steel  needles. 

INDEPENDENT  GERMAN-AMERICAN 
TALKING  MACHINE  CO.,  Inc.  Ex- 
ecutive offices  and  factory,  54 
Bleecker  street,  New  York  City. 
Est.,  1913.  Manufactures  sapphire 
needles. 

KING  TALKING  MACHINE  CO.  Execu- 
tive offices,  11  West  Twenty-fifth 
street,  New  York  City ;  factory, 
Newark,  N.  J.  Manufactures  "Har- 
rolla"  perfect  jewel  points  and  "Har- 
rolla"  steel  needles. 

LUCKY  13  PHONOGRAPH  CO.  Execu- 
tive offices,  3  East  Twelfth  street, 
New  York  City.  Jobbers  and  im- 
porters of  steel  needles,  diamond, 
sapphire  and  jewel  points. 

A.  F.  MEISSELBACH  AND  BRO.,  Inc. 

Executive  offices  and  factory,  29 
Congress  street,  Newark,  N.  J.  Est., 
1887.  Manufactures  sapphire  and 
diamond  point  needles. 

MERMOD  &  CO.  Executive  offices,  505 
Fifth  avenue,  New  York  City.  Fac- 
tory, Ste.  Croixe,  Switzerland.  Est., 
1816.  Manufactures  sapphire  and 
diamond  needles. 

NEW  YORK  DISC  NEEDLE  CO.  Ex- 
ecutive office,  55  Reade  street,  New 
York  City.  Est.,  1910.  Manufactures 
needles. 

OLIVER  ALL  TONES.  18  New  street, 
Newark,  N.  J.  Manufactures  semi- 
permanent needles. 

RENE  MFG.  CO.  Hillsdale,  N.  J.  Manu- 
factures steel  needles. 

SONORA  PHONOGRAPH  CORPORA- 
TION. Executive  offices,  57  Reade 
street,  New  York  City.  Manufac- 
tures the  "Multi-playing"  jewel 
needle. 

SUPREME  SALES  CO.  Executive  of- 
fices, 207  South  Wabash  avenue, 
Chicago.  Manufactures  "Golden 
Tone"  semi-permanent  needles. 

H.  S.  TOWNSEND.  Executive  offices, 
1833  Venango  street,  Philadelphia, 
Pa.  Manufactures  "semi-permanent" 
needles. 

VALLORBES  JEWEL  CO.  Executive 
offices  and  factory,  Lancaster,  Pa. 
Est.,  1903.  Manufactures  diamond 
points,  sapphire  ball  jewels,  record- 
ers and  reproducers;  jewels  for  mas- 
ter recording;  jewels  of  any  kind  to 
order. 


WIEGAND  &  COMPANY.  Executive 
offices,  Republic  Bldg.,  Chicago. 
Manufactures  sapphire  and  diamond 
points. 

CLIFFORD  A.  WOLF.  Executive  of- 
fices, 65  Nassau  street,  New  York 
City;  factory,  Brooklyn,  N.  Y.  Est., 
1911.  Manufactures  sapphire  and 
diamond  needles  for  recording  and 
reproducing. 

ALBUMS,  ENVELOPES, 

CLEMENT  BEECROFT.  Executive  of- 
fices, 309  West  Susquehanna  avenue, 
Philadelphia.  Est.,  1911.  Manu- 
factures record  envelopes  and  record 
holders. 

BOSTON  BOOK  CO.,  Inc.  Executive 
offices,  73  Broadway,  Brooklyn,  N. 
Y. ;  factory,  103  Broadway,  Brook- 
lyn, N.  Y.  Est.,  1911.  Manufactures 
record  albums. 

CRIPPEN-RASE  CO.  Executive  offices 
and  factory,  Rochester,  N.  Y.  Manu- 
factures "Crip-N"  record  files  and 
ejectors. 

J.  L.  GILLESPIE  CO.  Executive  of- 
fices, Pittsburgh,  Pa.  Manufactures 
record  envelopes  for  stock  and  de- 
livery and  paper  goods. 

INDEXO  PHONO  RECORD  FILE  CO. 

Executive  offices  and  factory,  16 
Wooster  street,  New  York  City. 
Manufactures  "Indexo"  record  hold- 
ers. 

NATIONAL  PUBLISHING  CO.  Ex- 
ecutive offices,  239  South  American 
street.  Philadelphia;  factory,  Phila- 
delphia. Est.,  1863.  Manufactures 
"National"  record  albums. 

NEW    YORK    ALBUM    &    CARD  CO. 

Executive  offices  and  factory,  23 
Lispenard  street,  New  York  City. 
Est.,  1910.  Manufactures  "Nyacco" 
record  albums.  . 

READY-FILE  CO.,  Inc.  Executive  of- 
fices, Farmers  Trust  Building,  Phil- 
adelphia, Pa.  Manufactures  record 
files. 

REPAIRS 

CHAS.  BRYAN.  Executive  offices  and 
factory,  180  North  Dearborn  street, 
Chicago.    Est.,  1912. 

LUCKY  13  PHONOGRAPH  CO.  3  East 
Twelfth  street,  New  York  City. 

RENE  MFG.  CO.  Executive  offices  and 
factory,  Hillsdale,  N.  J. 

TALKING  MACHINE  REPAIR  & 
SALES  CORPORATION.  Executive 
offices,  25  East  Fourteenth  street. 
New  York  City.    Est.,  1916. 

LONDON  MARKETS 

WILLIAM  COOPER  BROTHERS,  Ltd. 

Executive  offices,  63  City  Road,  Lon- 
don, E.  C.  Manufacture  "Coliseum" 
line  of  disc  records,  ten-inch,  twelve- 
inch  records,  lateral  cut. 

EBONITIS,  Ltd.  Executive  offices,  Wil- 
lowbrook  Grove,  Peckham,  London, 
E.  C.  Manufactures  plastic  material 
for  making  records. 

GRAMOPHONE  CO.,  Ltd.  Manufactures 
"Victor"  and  "Victor  Victrola"  ma- 
chines and  Victor  line  of  records  and 
have  branches  and  agencies  through 
Denmark,  France,  Spain,  Sweden, 
Russia,  India,  Australisa,  New  Zea- 
land, South  Africa,  East  Africa, 
Holland,  Italy,  Egypt  and  England. 

J.  E.  HOUGH,  Ltd.  (EDISON  BELL 
WORKS).  Executive  offices,  Glen- 
gall  Road,  Peckham,  London.  Manu- 
facture "velvet-face"  (V.  F.)  records, 
ten-twelve-inch,  lateral  cut,  retail 
price  two-six  to  four  shillings. 

THE  INVICTA  RECORD  COMPANY, 
Ltd.  Executive  offices,  No.  1  New 
Inn  Yard,  London,  E.  C.  Manufac- 
tures "Invicta"  line  of  records. 

LUGTON  &  CO.,  Ltd.  .Executive  offices, 
133  Old  street,  London,  E.  C.  Manu- 
factures disc  records,  machines, 
parts  and  accessories. 

W.  H.  REYNOLDS,  Ltd.  Executive 
offices,  45  City  Road,  London,  E.  C. 
Est.,  1915.  Manufactures  "Reyno 
Carbo"  main-springs  and  talking 
machine  parts.  Also  markets  records. 

J.  STEAD  &  COMPANY,  Ltd.  Executive 
offices,  Sheffield,  England.  Manu- 
factures talking  machine  springs. 

STERNO  MANUFACTURING  CO.,  Ltd. 
Executive  offices,  19  City  road,  Lon- 
don. Manufactures  "Compacto- 
phone"  line. 

SOUND  RECORDING  CO.  Swallow 
street,  Picadilly,  London.  Market 
Gramophone  records. 

WINNER  RECORD  CO.,  Ltd.  Willow- 
brook  road  (Grove),  Comberwell, 
London,  England,  E.  C.  Manufac- 
tures "Winner"  records. 


We  would  greatly  appreciate  it  if  our  advertisers  and  sub- 
scribers will  advise  us  promptly  regarding  any  errors  which  they 
may  notice  in  this  directory. 

When  writing  please  say  you 
saw  it  in  the 

TALKING  MACHINE  WORLD 
TRADE  DIRECTORY 


THE   TALKING    MACHINE  WORLD 


Some  of  the  Leading  Jobbers 
of  Talking  Machines  in  America 


1856 


1916 


VICTOR 

DISTRI  BUTORS 

VICTORS  EXCLUSIVELY 

We  make  a  specialty  of  getting  the  order 
out  on  time — every  time. 

The  Rudolph  Wurlitzer  Co. 

CINCINNATI  AND  CHICAGO 

T<wo  points  of  supply ;  order  from  the  nearer 


W.J.  DYER  &  BRO. 

Saint  Paul,  Minn. 

VICTOR  &  EDISON 

Distributors 

Quick  Service  for  all  points  in  the  North- 
west.   Machines,  Records,  Supplies. 


The  PERRY  B.  WHITSIT  CO. 

Distributors  of 

Victrolas  and  Victor  Records 

COLUMBUS,  OHIO 


GATELY-HAIRE  CO.,  Inc. 

It  it's  Victor,  we  have  it 
We  have  it  if  it's  Victor 
ALBANY,  N.  Y. 


This  Refers  to 
You! 

pVERY  jobber  in  this 
country  should  be 
represented  in  this  de- 
partment. The  cost  is 
slight  and  the  advantage 
is  great.  Be  sure  to  have 
your  card  in  this  depart- 
ment of  The  Talking 
Machine  World  for  each 
month.    It  will  pay. 


Where  Dealers  May  Secure 

COLUMBIA 


Product 


Ready,  Full  Stocks,  and  Prompt  Delireries 
from  Convenient  Shipping  Centers 
all  over  the  United  States. 

Distributors 

Atlanta,  Ga.,  Columbia  Graphophone  Co.,  63  N. 
Pryor  St. 

Baltimore,  Md.,  Columbia  Graphophone  Co.,  Ill 

West  German  St. 
Boston,  Columbia  Grapbopbone  Co.,   174  Tre- 

ii  t  St. 

Buffalo,  N.  Columbia  Grapbophone  Co.,  622 
Main  St. 

Chicago,  III.,  Columbia  Grapbophone  Co.,  14  N. 

Michigan  Ave. 
Cincinnati,  <»..  Columbia  Graphopbone  Co.,  117- 

119  W.  Fourth  Ave. 
Cleveland.  <»..  Columbia  Grapbophone  Co..  1375 

Euclid  Ave. 

Dallas,  Tex.,  Columbia  Graphophone  Co.,  1011 
Elm  St. 

Denver,  Colo., 'Columbia  Stores  Co.,  505-507  Six- 
teenth St. 

Detroit,  Mich.,  Columbia  Grapbophone  Co.,  401 

Woodward  Ave. 
Indianapolis,  Ind.,  Columbia  Grapbophone  Co., 

44  N.  Pennsylvania  St. 
Kansas  City,  Mo.,  Columbia  Grapbopbone  Co., 

1112  Grand  Ave. 
Los  Angeles,  Cal.,  Columbia  Graphophone  Co., 

745  S.  Broadway. 
Louisville,  Kv..  Columbia  Grapbophone  Co.,  403 

S.  Fourth  Ave. 
Milwaukee,  Wis.,  Albert  G.  Kunde,  615  Grand 

Ave. 

Minneapolis,  Minn.,  Columbia  Grapbopbone  Co., 
412-414  Nicollet  Ave. 

New  Haven,  Conn.,  Columbia  Graphophone  Co., 
25  Church  St. 

New  Orleans,  I<a.,  Columbia  Graphophone  Co., 
517-525  Canal  St. 

New  York  City,  Columbia  Graphophone  Co.,  83 
Chambers  St. 

Omaha,  Neb.,  Schmoller  &  Mueller  Piano  Co. 

Philadelphia.  Fa.,  Pennsylvania  Talking  Ma- 
chine Co.,  210  N.  Broad  St. 

Pittsburgh,  Columbia  Grapbophone  Co.,  101 
Sixth  St. 

Portland,  Me.,  Columbia  Graphophone  Co.,  43 

Exchange  St. 
Portland.  Ore.,  Columbia  Graphophone  Co.,  429- 

431  Washington  St. 
Rochester,  N.  Y.,  The  Grafonola  Co.,  23  Clinton 

Ave.,  South. 

Salt  Lake  City,  Utah,  Columbia  Stores  Co., 

Dooly  Block. 
San  Francisco,  Cat.,  Columbia  Graphophone  Co., 

334  Sutter  St. 
Seattle,  Wash.,  Columbia  Grapbophone  Co.,  1311 

First  Ave.' 

Spokane,    Wash.,   Columbia    Graphophone  Co., 

818  Sprague  Ave. 
Springfield,  Mass.,  Columbia  Graphophone  Co., 

289  Main  St. 
St.  Louis,  Mo.,  Columbia  Graphophone  Co.,  1008 

Olive  St. 

Tampa,  Fla„  Tampa  Hardware  Co. 

Toledo,   O.,   Columbia    Graphophone   Co.,  229 

Superior  St. 


rights 


DEALERS  WANTED— Exclusive  selling 
given  where  we  are  not  actively  represented. 

Write  for  particulars  to  the  Columbia  Graphophone 
Co.,  Wholesale  Department,  Wool-worth  Building, 
New  York. 

Headquarters  for  Canada: 
Columbia  Grapbophone  Co.,  S63-5-7  Sorauren  Ave. 
Toronto,  Ont. 


SERVICE  FIRST 


EXCLUSIVE  VICTOR  JOBBERS 
WHOLESALE  ONLY 

Standard  Talking  Machine  Co. 

PITTSBURGH,  PA. 


Victor  Exclusively 

EASTERN  TALKING  MACHINE  CO. 

177  Tremont  Street,  Boston 

VICTOR  DISTRIBUTORS 


Sherman,  pay  &  Go. 

San  Francisco,  Los  Angeles,  Portland,  Seattle,  Spokane 

PACIFIC  COAST  DISTRIBUTORS 
Victrolas  and  Victor  Records,  Steiaway  Pianos,  Pianola 
Pianos,  Holton  Band  Instruments 


The  Chicago 
Edison  Jobber 

The  perfection  of  musical 
Instruments  — THE  EDISON 
diamond  disc  PHONOGRAPH 
—with  EDISON  double  disc 
records. 

THE  PERFECTION  OF 
SERVICE— Our  Service. 

The  Perfection  of  advertising 
for  the  dealer — Our  plan. 

The  PHONOGRAPH  CO. 

229  So.  Wabash  Ave.,  CHICAGO 

Southern  Victor  Dealers 

Largest  Stock  VICTROLAS  and  RECORDS. 
Prompt  Shipment  and  Low  Freight  Rates. 

WALTER  D.  MOSES  &  CO. 

Oldest  Music  House  in  Virginia  or  North  Carolina. 

RICHMOND,  VA. 


OLIVER 
D  ITS  ON 
COMPANY 

BOSTON 


Largest  VICTOR  Talking 
Machine   Distributors  East  of 
Chicago.   

Creators  of  "  The  Fastest  Victor 
Service."  Let  tu  tell  yon  more 
about  our  service. 
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50%  INCREASE! 

New  Edison  Diamond  Amberola  dealers  during  the  year  1916  increased  their 
business  50%  over  1915. 

Why?  Because  lovers  of  REAL  MUSIC  know  that  only  through  a  sound- 
reproducing  device  bearing  the  hallmark  of  Thomas  A.  Edison  can  they  hear  the 
voices  and  instrumental  performances  of  the  world's  great  artists  reproduced  with 
absolute  fidelity  to  the  originals. 

The  Edison  hallmark  stands  for  super-excellence.  It  is  an  asset  on  which 
every  Edison  dealer  places  the  highest  value  for  it  means  that  the  instrument  or 
record  bearing  it  is  already  half  sold.  It  simplifies  the  selling  problem,  which  is 
made  still  easier  by  the  fact  that  the  New  Edison  Diamond  Amberola  line  has 
been  concentrated  into  three  standard  models  of  instruments  which  retail  for 


$30 


$50 


The  New  Edison  Diamond 
Amberola  Model  30 


The  New  Edison  Diamond 
Amberola  Model  50 


and  two  standard  classes  of  Blue  Amberol  records  which  retail  for 

50  and  75  cents  each 


The  New  Edison  Diamond 
Amberola  Model  75 


Edison  instruments  and  records  at  such  prices  enable  customers  of  modest  means,  many 
of  whom  are  sincere  music  lovers,  to  gratify  their  craving  for  REAL  MUSIC  in  the  home. 

The  New  Edison  Diamond  Amberola  line  is  the  ideal  line  for  your  low-price  trade. 


THOMAS  A.  EDISON,  Inc. 

279  Lakeside  Avenue,  ORANGE,  N.  J. 


JOBBERS  OF  THE  NEW  EDISON,  EDISON  RE-CREATIONS, 
THE  NEW  EDISON  DIAMOND  AMBEROLA  AND  BLUE  AMBEROL  RECORDS 


CALIFORNIA 
Los  Angeles — Diamond  Disc  Distribut- 
ing Co. 

San  Francisco — Pacific  Phonograph  Co. 

COLORADO 
Denver— Denver  Dry  Goods  Co. 

CONNECTICUT 
New    Haven — Pardee-Ellenberger  Co., 
Inc. 

GEORGIA 
Atlanta — Phonographs,  Inc. 

ILLINOIS 
Chicago — The  Phonograph  Co. 

James  I.  Lyons.     (Amberola  only.) 

INDIANA 
Indianapolis- — Kipp  Phonograph  Co. 
IOWA 

Des  Moines — Harger  &  Blish. 
Sioux  City — Harger  &  Blish. 


LOUISIANA 
New  Orleans — Diamond  Music  Co.,  Inc. 

MASSACHUSETTS 
Boston — Pardee-Ellenberger  Co. 

MICHIGAN 
Detroit — Phonograph  Co.,  of  Detroit. 

MINNESOTA 
Minneapolis — Laurence  H.  Lucker. 
St.  Paul— W.  J.  Dyer  &  Bro.  (Amberola 
only.) 

MISSOURI 
Kansas  City — The  Phonograph  Co.  of 

Kansas  City. 
St.  Louis — Silverstone  Music  Co. 

MONTANA 
Helena — Montana  Phonograph  Co. 

NEBRASKA 
Omaha — Shultz  Bros. 

NEW  YORK 
Albany — American  Phonograph  Co. 


New  York — The  Phonograph  Corp.  of 

Manhattan. 
Syracuse — Frank  E.  Bolway  &  Son,  Inc. 

W.    D.    Andrews   Co.  (Amberola 

only.)  i 
OHIO 

Cincinnati — The  Phonograph  Co. 
Cleveland — The  Phonograph  Co. 

OREGON 
Portland — Pacific  Phonograph  Co. 

PENNSYLVANIA 
Philadelphia — Girard  Phonograph  Co. 
Pittsburgh — Buehn  Phonograph  Co. 
Williamsport — W.  A.  Myers. 

RHODE  ISLAND 
Providence — J.  A.  Foster  Co.  (Amberola 
only.) 

TEXAS 

Dallas  —  Texas-Oklahoma  Phonograph 
Co. 

Ei  Paso — El  Paso  Phonograph  Co.,  Inc. 


UTAH 

Ogden — Proudfit  Sporting  Goods  Co. 

VIRGINIA 
Richmond— C.  B.  Haynes  &  Co. 

WASHINGTON 
Seattle — Pacific  Phonograph  Co.,  N.W. 
Spokane — Pacific  Phonograph  Co.,  N.W. 

WISCONSIN 
Milwaukee — The    Phonograph    Co.  of 
Milwaukee. 

CANADA 

Montreal — R.  S.  Williams  &  Sons  Co., 
Ltd. 

St.  John— W.  H.  Thorne  &  Co.,  Ltd. 
Toronto — R.  S.  Williams  &  Sons  Co., 
Ltd. 

Vancouver — Kent  Piano  Co.,  Ltd. 
Winnipeg — R.  S.  Williams  &  Sons  Co., 
Ltd. 

Calgary- — R.   S.   Williams  &  Sons  Co., 
Ltd. 
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Victrola  XVI,  electric,  $250 

Mahogany  or  oak 


The  instrument  by  which  the  value  of 
all  musical  instruments  is  measured 


Entered  as  second-class  matter  May  2,  1905,  at  the  post  office  at  Xew  York,  N.  Y.,  under  the  act  of  Congress  of  March  2,  1879. 


THE    TALKING    MACHINE  WORLD 


THE  HIGHEST  CLASS  TALKING  MACHINE  IN  THE  WORLD 

THE  INSTRUMENT  OF  QUALITY 


CLEAR   AS  A  BELL 


Sell  Sonoras  and  Improve  Your  Bank  Balance 

IF  you're  a  millionaire,  and  long  credits,  and  doubtful  credits 
and  bad  credits,  and  tied  up  capital,  and  losses,  don't  really 
make  much  difference — this  will  not  interest  you.  If  you're 
a  business  man  it  will! 


WE'RE  making  a  fight  against  the 
growing  evil,  the  dollar  down, 
dollar  a  week  method  of  selling 
phonographs  and  you've  got  to  be 
with  us. 

Installment  sales  covering  long  periods 
of  time  are  bad  for  the  phonograph 
business;  they  are  bad  for  the  buyer 
and  they're  bad  for  you. 

We  are  pleased  that  so  many  dealers 
are  endorsing  our  views. 

Here  are  some  of  the  first  letters 
that  are  coming : 

From  C.  LUDWIG  BAUMANN, 
Brooklyn,  N.  Y. 

We  add  6%  to  all  machines  sold  from  March  1st,  with  the 
proviso  that  the  customer  will  be  allowed  y2  of  1%  per  month 
anticipation,  providing  the  account  is  paid  in  less  than  one  year. 

We  have  been  very  well  pleased  with  Sonoras,  especially  as 
we  have  had  very  little  trouble  in  getting  our  purchasers  to  pay 
the  full  deposit  which  we  ask,  and  that  is  a  minimum  of  10%, 
and  a  little  more  than  10%  as  the  machines  go  up  in  price. 


From  CHARLES  J.  ORTH, 
Milwaukee,  Wis. 

Our  initial  payments  are  from  $10.00  to  $50.00  down,  the 
monthly  payments  being  not  less  than  $10.00  per  month  with  the 
exception  of  occasional  special  terms  on  the  lowest  price  models 
at  $5.00  a  month.  This  happens  very  seldom,  however.  Most  of 
the  machines  we  have  sold  will  be  paid  in  full  within  a  year.  The 
exceptions  are  very  few.  We  sell  a  great  many  machines  on  sixty 
and  ninety  days.  We  have  not  given  a  cash  discount,  but  on  sug- 
gestion of  your  Mr.  Brightson  and  Mr.  Coupe,  we  have  decided 
to  give  5%  off  for  cash.    We  charge  interest  on  time  payments. 

I  might  also  mention  that  the  Sonora  is  the  only  machine  in 
Milwaukee,  which  is  not  sent  out  on  trial.  In  most  cases  where 
we  refuse,  we  make  the  sales  just  the  same. 


From  C.  F.  HANSON  &  CO., 
Worcester,  Mass. 

Regarding  selling  the  Sonora  machines  on  terms,  would  say 
we  do  not  sell  them  for  fifty  cents  down  and  fifty  cents  per  week, 
as  we  do  not  desire  that  class  of  trade,  nor  do  we  wish  to  class 
our  goods  with  those  that  may  be  sold  on  such  terms. 

AVe  have  no  trouble  selling  them,  mostly  for  cash.  When 
terms  are  made,  no  machine  is  to  be  sold  unless  full  payment  is 
agreed  upon  in  six  to  eight  months,  at  the  longest.  Hence,  a 
forty-five  dollar  machine  we  sell  for  ten  dollars  down  and  five 
dollars  per  month  until  paid;  a  $100  machine  we  sell  for  ten  to 
twenty-five  dollars  down,  and  ten  dollars  per  month.  If  we 
cannot  get  these  terms,  we  do  not  sell,  as  we  think  that  people 
who  cannot  afford  these  terms  cannot  afford  to  have  a  machine 
and  would  be  a  continual  source  of  trouble. 


Sonora  is  the  phonograph  that  commands  cash:  for  the  Sonora  buyer  quality 
is  first — terms  are  never  the  leading  inducement. 

What  do  you  think  of  the  credit  terms  which  you  allow  ? 

Sonora  Phonograph  Corporation 

GEORGE  E.  BRIGHTSON,  President 

Executive  Offices,  57  Reade  Street,  New  York  City 

BOSTON:  165  Tremont  St.  CHICAGO:  320  S.  Wabash  St. 

PHILADELPHIA:  1311  Walnut  St.  SAN  FRANCISCO:  109  Stockton  St. 

TORONTO:  Ryrie  Building 


$45    $60  $75 


Ten  unequalled  models 
$100    $150    $175  $190 


$225    $350  $1000 
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HELPING  THE  CUSTOMERTOJOLVE  HIS  RECORD  PROBLEM 

How  the  Talking  Machine  Retailer,  by  Realizing  That  It  Is  Easier  to  Choose  From  Among  a  Few 
Than  From  Among  Many,  Can  Work  for  Both  His  Own  and  the  Customer's  Interests 


For  the  talking  machine  dealer  to  advertise  or 
tell  to  the  customer  personally  that  there  are 
so  many  thousand  records  in  the  catalogs  he 
represents,  or  that  he  has  so  many  thousand 
different  records  on  his  shelves,  does  not  mean 
anything  to  that  customer.  This  may  sound  a 
trifle  strong,  but  it  is  a  fact  that  there  is  not 
a  single  talking  machine  owner,  so  far  as  we 
will  ever  be  able  to  find  out,  who  has  in  his, 
or  her,  possession  every  record  made  by  any 
one  of  the  prominent  companies.  Not  only 
would  the  cost  be  rather  heavy  for  the  average 
person,  but  the  musical  tastes  of  no  one  man 
would  make  it  advisable  for  him  to  secure  such 
a.  broad  selection.  What  interests  the  customer 
most  is  not  how  many  records  there  are  in 
stock,  but  how  many  records  are  of  practical 
interest  to  him.  If  those  could  be  sorted  out 
and  cataloged  for  his  convenience,  then  the 
dealer  is  doing  a  service. 

There  are  very  few  more  difficult  tasks  for 
the  owner  of  a  talking  machine  than  to  be  com- 
pelled to  take  a  complete  catalog  and  pick  out 
say  a  dozen  or  two  dozen  records  that  will  meet 
with  his  requirements.  That  the  manufacturers 
appreciate  this  fact  is  indicated  in  their  issu- 
ance of  special  supplements  and  folders  and 
special  bulletins  listing  from  a  half  dozen  to 
fifty  particularly  desirable  records  of  one  class 
or  another.  The  record  customer  entering  the 
store  for  the  most  part  ie  satisfied  to  look  at 
the  bulletins  of  the  past  few  months  and  select 
therefrom  numbers  most  satisfactory  to  his 
tastes.  It  prevents  confusion  of  mind  and  saves 
time  for  the  dealer. 

There  are  numerous  exceptions,  of  course,  for 
talking  machine  owners  become  devotees  of  one 
or  more  artists.  They  may  have  a  Gluck  rec- 
ord, and  then  proceed  to  purchase  every  record 
made  by  that  artist.  Or,  they  may  be  partial  to 
Lazaro,  McCormack,  Jorn,  Rappold,  Caruso, 
Bonci,  Muratore,  or  any  one  of  a  hundred  other 
artists  and  seek  all  the  records  made  by  that  ar- 
tist. For  the  most  part,  however,  the  record 
buyer  gives  credit  to  the  selection  and  figures 
the  singer  as  a  second  consideration. 

A  number  of  dealers  have  practiced  with  suc- 
cess the  plan  of  selecting  short  programs,  well 
assorted,  for  the  consideration  of  the  record 
buyer,  and  placing  these  programs  before  him 
either  in  newspaper  advertisements  or  in  cir- 
culars. Wm.  Knabe  &  Co.,  New  York,  for  in- 
stance, advertise  each  day  a  list  of  four  or  five 
specially  selected  records.  One  day  it  will  be 
a  grand  opera  program  by  prominent  artists; 
another  day  three  or  four  musical  comedy  hits, 
another  day  some  dance  music,  and  so  on,  and 
the  various  classes  of  music  may  be  mixed  on 
occasion.  The  price  of  the  entire  set  is  pub- 
lished plainly  in  the  advertisement,  and  the 
company  offers  to  send  the  records  by  special 
messenger,  C.  O.  D.  upon  telephone  request. 
The  results  of  this  form  of  publicity  have  proven 
most  satisfactory.  Dealers  in  other  cities  have 
started  the  group  plan  of  record  selling  with 
equal  success,  for  many  customers  feel  that 
when  the  dealer  offers  three  or  four  numbers, 
being  acquainted  with  the  entire  catalog,  he 
takes  the  position  of  vouching  personally  for 
those  particular  numbers. 

It  sometimes  happens  that  a  purchaser  may 
have  some  reason  for  not  desiring  one  or  more 
numbers  in  the  selected  list,  but  even  in  that 
situation  there  are  two  or  three  numbers  sold 
to  him  without  great  trouble,  and  it  is  much 
easier  to  demonstrate  a  half  dozen  records  to 
sell  two  than  to  demonstrate  fifteen  or  twenty 
records  to  sell  five. 

There  is  a  tendency  toward  confusion  in  num- 
bers. A  man  goes  into  a  well  stocked  tailor 
store  to  select  material  for  a  suit  of  clothes  and 


finds  before  him  hundreds  of  pieces  of  suiting 
all  of  which  please  him.  Finally  he  makes  a  se- 
lection with  great  misgivings,  feeling  that  when 
it  is  made  up  it  will  not  prove  quite  to  his  satis- 
faction as  some  of  the  other  materials.  Every 
man  knows  that  it  is  much  harder  to  select  a 
cravat  from  among  a  hundred  samples  than  it 
is  to  select  one  from  among  a  half  dozen  sam- 
ples. 


It  naturally  follows  that  being  desirous  of 
buying  some  record  without  any  definite  idea  of 
what  one  wants,  it  will  be  much  easier  to  make 
that  selection  from  among  a  dozen  or  two  than 
it  would  be  from  among  the  entire  catalog  of 
several  thousand.  By  making  up  little  record 
programs,  or  short  lists,  the  dealer  helps  the 
customer  by  saving  time  for  him;  by  prevent- 
ing him  from  "becoming  confused,  and  by  giv- 
ing him  the  benefit  of  his,  the  dealer's,  experi- 
ence. On  the  other  hand,  the  retailer  saves 
time  for  himself  and  can  do  more  business  with 
less  friction. 


KOERBER=BRENNER  CO.  TO  MOVE 

Lease  Main  Floor  of  Monogram  Building,  St. 
Louis,  and  Will  Occupy  New  Location  on 
May  1 — Need  Increased  Space — To  Provide 
Elaborate  Equipment  and  Will  Arrange  a 
Model  Store  for  Demonstration  Purposes 


St.  Louis,  Mo.,  March  9.— The  Koerber-Bren- 
ner  Co.,  Victor  distributor,  has  leased  the  main 
floor  of  the  Monogram  Building  at  1714-16 
Washington  avenue  and  expect  to  be  located 
there  by  May  1.  The  company  is  now  located 
on  the  fourth  floor  of  the  Misval  Building  at 
1508  Washington  avenue.  A  desire  for  more 
space  and  more  suitable  quarters  prompted  the 
change. 

The  Monogram  Building  is  often  referred  to 
as  the  handsomest  building  on  Washington  ave- 
nue, which  is  the  wholesale  street  of  this  mer- 
chandising city.  In  the  district  which  includes  this 
building  there  are  many  substantial  and  impos- 
ing structures  and  most  of  them  have  claims 
to  beauty  but  none  exceed  this  structure.  The 
Koerber-Brenner  Co.  has  leased  for  a  long  term 
a  ground  floor  and  basement  space  of  60x155  "in 
the  clear,"  which  gives  them  a  total  of  15,000 
feet  available  for  active  business.  There  are 
ample  loading  and  unloading  facilities.  In  the 
quarters  they  are  leaving,  they  have  7,500  feet 
of  space  and  at  times  when  they  were  able  to 
accumulate  a  stock  of  machines  this  space  was 
not  ample  and  forced  the  renting  of  outside 
warerooms  in  which  to  store  the  surplus  stock 
until  required  to  meet  the  needs  of  the  trade. 

The  new  office  equipment  is  being  designed  by 
the  foremost  business  interior  architect  in  the 
city  and  will  be  made  to  order  and  of  mahogany 
finish.  A  space  of  60x60  will  be  devoted  to 
office  and  display  purposes,  with  a  general  re- 
ception room,  a  private  reception  room  en  suite 
with  the  private  offices  of  the  two  members  of 
the  firm.  The  offices  will  occupy  the  entire 
front  of  the  floor.    The  windows  will  be  used 


only  for  a  dignified  Victor  sign.  No  exhibit  of 
machines  will  be  made  to  the  public  as  the  com- 
pany will  not  attempt  to  carry  on  any  retail 
business. 

The  real  feature  of  the  new  equipment  will 
be  a  "model  store."  A  space  32x14  back  of  the 
reception  room  will  be  fitted  as  a  store  room  and 
two  demonstration  rooms.  The  caller  in  the 
reception  room  will  see  first  the  show  windows 
of  the  store,  and  can  enter  the  main  store  room 
through  a  vestibuled  door,  exactly  as  many 
store  rooms  are  entered  from  the  street.  This 
room  will  be  fitted  with  machines  properly  dis- 
played and  the  walls  will  'be  adorned  with  suit- 
able Victor  decorations  and  other  things  sug- 
gested for  talking  machine  dealers.  Back  of 
this  will  be  two,  sound  proof  demonstration 
rooms,  with  records  for  demonstration  purposes 
kept  in  a  model  record  rack  in  sufficient  quantity 
to  show  the  method.  The  interior  of  this 
"model  store"  will  be  finished  in  Colonial  style 
and  decorated  in  light  color.  The  outside  will 
correspond  and  harmonize  with  the  rest  of  the 
office  equipment. 

The  "model  store"  will  be  the  firm's  only  dis- 
play rooms  and  in  it  will  be  shown  the  entire 
line  of  Victors  and  allied  articles  handled.  It 
is  the  plan  to  entertain  in  small  parties  the 
Koerber-Brenner  customers  to  show  them  this 
store  and  its  equipment  and  the  ideal  manner 
of  handling  business,  reporting  sales  and  use 
of  advertising,  an  effort  to  give  real  service  to 
the  retail  dealers.  E.  C.  Rautli,  the  vice-president, 
in  discussing  the  new  home,  said  that  it  was 
their  hope  that  by  the  time  they  got  located  in 
the  new  building  they  would  be  able  to  get  stock 
to  fill  the  wareroom  space  provided  and  in  this 
way  keep  pace  with  their  rapidly  growing  trade. 
The  location  is  ideal  for  a  dignified  jobbing 
business.  Next  door  is  a  wholesale  jewelry 
business  and  on  the  other  side  a  large  wholesale 
millinery  establishment.  Two  doors  away  is  the 
Marquette  Hotel,  strictly  a  buyers'  house — it  is 
a  goodly  neighborhood. 


THE  RESPONSIBILITY  OF  THE  LOCAL  DEALER  OUTLINED 

The  Customer  Looks  to  Him  to  Right  Any  Difficulties  Connected  With  the  Product  He  Sells — 
The  Value  of  Having  the  Dealer's  Name  on  the  Goods  as  Well  as  That  of  the  Maker 


Whatever  the  standing  of  the  national  adver- 
tiser as  a  manufacturer,  the  fact  remains  that 
the  customer  looks  upon  the  local  dealer  to  as- 
sume responsibility  for  the  quality  of  the  prod- 
uct purchased.  In  other  words,  if  there  is  any 
complaint  to  make  the  purchaser  does  not  go 
to  the  factory;  he  goes  to  the  dealer  and  ex- 
pects him  to  handle  the  factory  end,  which  is  as 
it  should  be.  In  short,  the  retailer  handling  a 
line  of  goods  must  assume  the  responsibility  of 
guaranteeing  the  quality  of  that  particular  line, 
regardless  of  whether  the  manufacturer  on  his 
part  offers  a  written  guarantee  or  not.  It  is 
well,  therefore,  for  the  retailer  to  identify  him- 
self locally  with  a  product  by  every  possible 
means. 

One  of  the  easiest  methods  is  to  attach  to 
the  talking  machine,  for  instance,  a  transfer 
bearing  the  dealer's  name,  street  address  and 
trade-mark  if  he  has  one.  This  can  be  placed 
immediately  underneath  the  mark  of  the  manu- 
facturer or  in  some  other  convenient  or  con- 


spicuous position.  It  links  up  the  machine  with 
the  house  that  sold  it.  Everyone  who  inspects 
the  machine  in  the  purchaser's  home  cannot 
help  seeing  what  store  it  came  from.  If  there 
is  anything  wanted  in  that  line,  the  name  on  the 
machine  immediately  comes  to  the  fore. 

It  is  said  that  the  mind  is  never  so  receptive, 
and  a  talking  machine  owner  is  never  so  in- 
clined to  purchase  new  records  as  when  listen- 
ing to  the  machine  being  played.  If,  while  in 
that  state  of  mind,  the  dealer's  name  is  brought 
before  his  eyes  with  the  changing  of  each  needle 
and  the  replacing  of  each  record,  there  should 
be  nothing  to  interfere  with  the  linking  up  of  a 
sale  with  that  particular  dealer's  store.  His 
name  on  a  machine  gives  the  dealer  a  strong 
talking  point,  for  he  can  convey  to  the  customer 
the  - idea  that  in  placing  his  name  on  the  ma- 
chine he  also  covers  it  with  his  personal  guar- 
antee— a  home  town  guarantee  that  a  customer 
immediately  can,  or  at  least  should,  be  able  to 
depend  upon, 
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THE   TALKING   MACHINE  WORLD 


THE  BLESSING  OF  THE  TALKING  MACHINE  SHORTAGE 

By  THEO.  ARISON,  Talking  Machine  Dealer,  New  York 


Dealers  are  in  despair  on  account  of  the  short- 
age of  Victrolas.  I  hail  it  with  delight.  A  glance 
at  the  list  of  lost  prospects  makes  a  dealer 
furious.  I  look  benignly  upon  it.  When  he  is 
compelled  to  return  a  deposit — an  ordinary  oc- 
currence nowadays — he  gnashes  his  teeth  and 
curses  the  factory.  To  me  it  is  a  cheerful  epi- 
sode, a  source  of  profit  and  fun. 

Now,  I  am  not  crazy.  I  am  as  sane  as  any 
dealer  that  ever  guzzled  coffee  in  Keene's  Chop 
House.  I'll  show  you  presently  how  this  ill 
wind  blows  me  good. 

There  is  a  class  of  people  in  New  York  with 
whom  it  seems  to  be  an  axiom  of  faith  never  to 
pay  the  price  asked.  They  will  spend  carfare 
and  hours  of  their  time  trying  to  get  a  dollar 
article  for  90  cents.  They  will  extend  them- 
selves to  the  utmost  to  persuade  the  dealer  that 
his  method  of  doing  business  is  wrong;  that 
"large  sales  and  small  profits"  is  the  out  and 
out  best  system.  They  will  resort  to  all  kinds 
of  misstatements  and  falsehoods  to  attain  their 
end.  They  will  swear  that  your  next-door  com- 
petitor is  selling  the  same  article  at  a  much 
lower  price  and  if  you  will  only  be  reasonable 
and  do  the  same,  they  will  much  rather  patronize 
you. 

Now,  the  Victrola  shortage  is  having  a  salu- 
tary effect  upon  them.  This  will  be  best  illus- 
trated by  a  typical  case. 

Mr.  Nehoc  wants  a  Victrola  XI.  After  labori- 
ous argument  he  is  convinced  that  he  will  not 
get  any  cash  discount.  He  goes  away  in  a  huff. 
A  few  days  later  he  returns,  saying  that  he 
made  up  his  mind  to  take  the  Victrola  on  easy 
payments,  but  he  must  have  it  right  away.  It 
is  explained  to  him  that  it  cannot  be  done  on 
account  of  the  scarcity  of  machines;  that  he  will 
have  to  wait  -for  his  turn,  as  there  are  others 
ahead  of  him — and  our  books  prove  it.  "Noth- 
ing doing  on  that  stuff,"  he  exclaims,  "I  have 
just  come  from  one  of  them  'waiting'  stores, 
where  I  got  my  deposit  back.  I  must  have  the 
machine  for  Sunday,  or  it's  all  off." 

Here  is  where  I  get  him.  As  I  always  manage 
tc  have  one  or  two  "emergency"  machines  on 
hand,  I  proceed  in  the  following  way: 

"Well,  sir,  I  think  I  can  accommodate  you 
if  you  are  so  badly  in  need  of  it.  By  paying 
cash  you  will  have  your  Victrola  to-day." 

Again  he  tries  for  a  cash  discount.  A  des- 
perate argumentative  tussle  follows  and  when 
he  is  finally  "landed,"  he  pays  like  a  good  fel- 
low, but  not  without  such  epithets  as  "holdup 
men,"  "highway  robbers,"  etc. 


They  are  a  good  "bunch,"  after  all.  Very 
musical — in  the  sense  of  admiring  good  music — 
and  once  you  familiarize  them  with  the  good 
things  in  the  Victor  catalog  they  are  never 
happy  until  they  get  them.  They  admire  and 
respect  the  dealer  who  understands  how  to  cater 
to  their  wants,  and  an  intimate,  sincere  friend- 
ship soon  springs  up.  Unfortunately,  they  have 
been  spoiled  by  the  fact  that  the  talking  machine 
business  fell — originally — into  the  hands  of  a 
low  business  class,  who  treated  the  "talker"  as 
they  had  previously  treated  their  bananas  on  a 
push  cart. 

I  have  a  friend  in  the  clothing  business.  After 
several  years  of  hard  work  and  economical  liv- 
ing he  saved  enough  money  to  buy  a  Ford.  Then 


his  troubles  began.  $12  a  month  was  the  charge 
in  the  nearest  garage.  He  would  not  stand  for 
it  and  went  to  the  next  garage.  Same  price.  He 
tried  an  obscure  little  garage  some  twenty 
blocks  away.  "$12  a  month."  That  made  him 
furious.  "Why,"  he  said,  "on  115th  street  they 
charge  only  $8  a  month,  and  in  your  ramshackle 
shanty  you  want  $12.  As  you  are  nearest  to 
me,  I'll  give  you  $2  more.  Now  be  a  good  fel- 
low and  let's  strike  the  bargain."  All  in  vain. 
Not  a  cent  could  he  get  off  with  his  arguments. 

"Well,"  my  friend  said  to  me,  "I  saw  that 
these  thieves  were  in  combination  and  that  it 
was  no  use  trying  any  more.  I  went  back  to 
the  first  garage  and  paid  the  manager  the  $12. 
But  I  swore  at  him  like  a  trooper." 

Nothing  delights  me  more  than  to  be  sworn  at 
like  a  trooper. 

I  get  cash  for  my  Victrolas  now.  No  $5  down 
and  $5  a  month  business,  until  I  am  swamped 
with  machines! 


A  CLEVER  PUBLICITY  STUNT 


How  C.  A.  Eckhardt  Secured  Unusual  Honors 
for  the  Pathe  Rooster  at  Poultry  Show 


C.  A.  Eckhardt,  Pathe  dealer  at  223  North 
Washington  street,  Green  Bay,  Wis.,  took  ad- 


my  store,  there  was  a  large  poultry  show  in  our 
city.  I  thought  it  a  good  joke  as  well  as  an  ad. 
to  enter  this  bird  in  the  show.  This  I  did,  as 
you  will  notice  on  the  accompanying  picture. 
I  put  the  wonderful  bird  in  an  exhibition  pen, 
and  had  a  certificate  made  out  in  the  form  of 
a  diploma  with  a  blue  ribbon  attached  to  it. 
The  wording  of  the  certificate  was  as  follows: 

"This  bird  scores  100  points.  Bred  and  owned 
by  the  Pathe  Freres  Phonograph  Co.  Stock 
for  sale  at  the  Eckhardt  store.  Foundation — 
French  invention  and  American  genius.  Re- 
sults— Most  wonderful  phonograph  in  the 
world." 


BOOKING  SOME  LARGE  ORDERS 

Chas.  F.  Simes,  Sales  Manager  of  the  Veeco  Co., 
Closed  Big  Business  in  South  and  West 


The  Pathe  Rooster  at  Poultry  Show 

vantage  of  an  offered  opportunity  recently  to 
secure  some  unusual  publicity  when  he  entered 
the  Pathe  "rooster"  in  a  large  poultry  show  in 
his  city. 

In  a  letter  to  the  Pathe  advertising  depart- 
ment, Mr.  Eckhardt  refers  to  this  "stunt"  as 
follows: 

"About  the  time  the  red  rooster  arrived  at 


Boston,  Mass., 'March  5. — Chas.  F.  Simes,  sales 
manager  of  the  Veeco  Co.,  manufacturers  of  the 
"Veeco"  electric  drive  and  the  "Vitraloid"  turn- 
table for  talking  machines,  started  last  week 
on  an  extensive  trip  through  the  South  and  West 
in  the  interests  of  the  company.  The  company 
reports  a  demand  for  their  product  that  is  in- 
creasing steadily.  There  appears  to  be  a  grow- 
ing appreciation  among  talking  machine  own- 
ers, as  well  as  manufacturers,  of  the  advantages 
and  conveniences  of  the  electric  drive,  and  this 
appreciation  is  evidenced  in  the  Veeco  Co.'s  or- 
ders. The  "Vitraloid"  turntable  with  plush  in- 
sert instead  of  the  usual  felt  top,  and  finished  in 
colors  to  match  the  machine  cabinet,  has  also 
proven  very  popular  with  the  manufacturers  of 
the  better  grades  of  machines.  The  combina- 
tion of  the  turntable  with  the  Veeco  motor  has 
also  been  welcome. 


Depend  On 


The  EASTERN 
TALKING 
MACHINE 

COMPANY 


177  TREMONT  ST. 


BOSTON 


EASTERN 
VICTOR 
SERVICE 


If  you  depend  on  us,  you  can 
rest  assured  not  only  that  your 
records  will  arrive  on  time  and 
exactly  as  ordered,  but  that  our 
sales  promotion  plans  will  enable 
you  to  double  or  triple  your 
present  record  business. 
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Victrol 


Oak 


Victrola  X,  $75 

Mahogany  or  oak 


Victrola  VIII,  $40 
Oak 


Victrola  XVI,  $200 

Victrola  XVI,  electric,  $250 

Mahogany  or  oak 


Victrola  supremacy 

The  supremacy  of  the  Victrola  marks  it  as  the 
greatest  of  all  musical  instruments. 

And  with  genuine  Victrolas  from  $15to  $400  the 
possibilities  are  unlimited  for  every  Victor  dealer. 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.S.A. 

Berliner  Gramophone  Co.,  Montreal,  Canadian  Distributors. 

Important  Notice.    All  Victor  Talking  Machines  are  patented  and  are  only  licensed,  and  with  right  of  use  with  Victor 
Records  only.    All  Victor  Records  are  patented  and  are  only  licensed,  and  with  right  of  use  on  Victor  Talking  Machines  only. 
Victor  Records  and  Victor  Machines  are  scientifically  coordinated  and  synchronized  by  our  special  processes  of 
manufacture;  and  their  use,  except  with  each  other,  is  not  only  unauthorized,  but  damaging  and  unsatisfactory. 

"Victrola*'  is  the  Registered  Trade-mark  of  the  Victor  Talking  Machine  Company  designating  the  products 

of  this  Company  only. 
Warning:  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


Albany,  N.  Y  Gately-Haire  Co.,  Inc. 

Atlanta,  Ga  Elyea-Austell  Co. 

Phillips  &  Crew  Co. 

Austin,   Tex  The  Talking  Machine  Co.,  of 

Texas. 

Baltimore,  Aid  Cohen  &  Hughes 

£.  F.  Droop  &  Sons  Co. 
H.  R.  Eisenbrandt  Sons,  Inc. 

Bangor,  Me  Andrews  Music  House  Co. 

Birmingham,  Ala.. .  Talking  Machine  Co. 

Boston,   Mass  Oliver  Ditson  Co. 

The  Eastern  Talking  Machine 
Co. 

The  M.  Steinert  &  Sons  Co. 
Brooklyn,  N.  Y  American  Talking  Mch.  Co. 

G.  T.  Williams. 
Buffalo,  N.  Y  W.  D.  &  C.  N.  Andrews. 

Neal,  Clark  &  Neal  Co. 

Burlington,  Vt  American  Phonograph  Co. 

Butte,  Mont  Orton  Bros. 

Chicago,   111  Lyon  &  Healy. 

Chicago  Talking  Machine  Co. 

The  Rudolph  Wurlitzer  Co. 

Cincinnati,  O  The  Rudolph  Wurlitzer  Co. 

Cleveland,  O  The  W.  H.  Buescher  &  Sons  Co. 

The  Collister  &  Sayle  Co. 

The  Eclipse  Musical  Co. 

Columbus,  O  The  Perry  B.  Whitsit  Co. 

Dallas,  Tex  Sanger  Bros. 

Denver,  Colo  The  Hext  Music  Co. 

The  Knight-Campbell  Music  Co. 


Victor  Distributors  == 

Des  Moines,  la  Mickel  Bros.  Co. 

Detroit,  Mich  Grinnell  Bros. 

Flmlra,  N.  Y  Elmira  Arms  Co. 

El  Faso,  Tex.  W.  G.  Walz  Co. 

Galveston,    Tex  Thos.  Goggan  &  Bro. 

Honolulu,  T.  H  Bergstrom  Music  Co.,  Ltd. 

Indianapolis,  In d.. .  Stewart  Talking  Machine  Co. 
Jacksonville,  Fla. ..  Florida  Talking  Machine  Co. 
Kansas  City,  Mo.... J.  W.  Jenkins  Sons  Music  Co. 

Schmelzer  Arms  Co. 

Lincoln,  Nebr  Ross  P.  Curtice  Co. 

Little  Rock,  Ark....O.  K.  Houck  Piano  Co. 
Los  Angeles,  Cal.. .  Sherman,  Clay  &  Co. 

Memphis,  Tenn  O.  K.  Houck  Piano  Co. 

Milwaukee,  Wis  Badger  Talking  Machine  Co. 

Minneapolis,  Minn..  Beckwith,  O'Neill  Co. 

Mobile,  Ala  Wm.  H.  Reynalds. 

Montreal,   Can  Berliner  Gramophone  Co.,  Ltd. 

Nashville,    Tenn  O.  K.  Houck  Piano  Co. 

Newark,  N.  J  Price  Talking  Machine  Co. 

New  Haven,  Conn... Henry  Horton. 

New  Orleans,  La....  Philip  Werlein,  Ltd. 

New  York,  N.  Y  Blackman  Talking  Macb.  Co. 

Emanuel  Blout. 

C.  Bruno  &  Son,  Inc. 

I.  Davega,  Jr.,  Inc. 

S.  B.  Davega  Co. 

Charles  H.  Ditson  &  Co. 

Landay  Bros.,  Inc. 

New  York  Talking  Mach.  Co. 

Ormes,  Inc. 

Silas  E.  Pearsall  Co. 


Omaha,  Nebr  A.  Hospe  Co. 

Nebraska  Cycle  Co. 

Feorla,  111  Putnam-Page  Co.,  Inc. 

Philadelphia,  Fa.... Louis  Buehn  Co.,  Inc. 

C.  J.  Heppe. 

Penn  Phonograph  Co.,  Inc. 

The  Talking  Machine  Co. 

H.  A.  Weymann  &  Son,  Inc. 
Pittsburgh,  Pa  W.  F.  Frederick  Piano  Co. 

C.  C.  Mellor  Co.,  Ltd. 

Standard  Talking  Machine  C 

Portland,   Me  Cressey  &  Allen,  Inc. 

Portland,  Ore  Sherman,  Clay  &  Co. 

Providence,  R.  I.... J-  Samuels  &  Bro.,  Inc. 
Richmond,  Va  The  Corley  Co.,  Inc. 

W.  D.  Moses  &  Co. 
Rochester,  N.  Y  E.  J.  Chapman. 

The  Talking  Machine  Co. 
Salt  Lake  City,  V..  Consolidated  Music  Co. 

The  John  Elliott  Clark  Co. 
San  Antonio,  Tex..  Thos.  Goggan  &  Bros. 
San  Francisco,  Cal.  Sherman,  Clay  &  Co. 

Seattle,  Wash  Sherman,  Clay  &  Co. 

Sioux  Falls,  S.  D... Talking  Machine  Exchange. 

Spokane,  Wash  Sherman,  Clay  &  Co. 

St.  Lonis,  Mo  Koerber-Brenner  Music  Co. 

St.  Paul,  Minn  W.  J.  Dyer  &  Bro. 

Syracuse,  N.  Y  W.  D.  Andrews  Co. 

Toledo,   O  The  Whitney  &  Currier. 

Washington,  D.  C. Cohen  &  Hughes. 

E.  F.  Droop  &  Sons  Co. 

Robt  C.  Rogers  Co. 
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THE  PULLING  TEST— THE  STRENGTH  IS  THERE 

THE  STRONGEST  ALBUM  MADE  at  anywhere  near  its  low  price 


2  £ 


PATENT  APPLIED  FOR 


Strength  at  the  Stress  and  Strain  Point.    Practically  Unbreakable  for  Regular  Usage. 


THE  WELL-KNOWN  "NATIONAL"  RECORD  ALBUMS  ARE  ALWAYS  THE  LEADERS 


THE  ONLY  CONVENIENT  AND  SAFE  WAV  TO  PROTECT  DISC  RECORDS 

These  Albums  will  pay  for  themselves  in  a  short  time  by  preserving  Records.      When  full  the  Albums  are  flat 
and  even  like  books.    They  will  fit  in  a  library  cabinet  or  book  case,  or  they  will  lie  flat  on  one  another. 

We  manufacture  disc  Record  Albums  containing  12  pockets  to  fit  the  Victrola  cabinets  Nos.  X  and  XI.  We  also  make  Albums 
containing  17  pockets.    With  the  indexes  they  are  a  complete  system  for  filing  all  disc  Records. 

For  durability,  finish  and  artistic  design,  our  Albums  have  no  equal.  They  are  made  in  the  most  substantial  manner  by  skilled 
workmen.    We  sell  our  superb  Albums  at  big  discounts  to  meet  competition.    Shall  we  quote  prices  ? 

THESE  ALBUMS  ARE  THE  BEST  FOR  VICTOR,  COLUMBIA  AND  ALL  OTHER  DISC  RECORDS 

NATIONAL  PUBLISHING  CO.,  239  s.  American  st.,  PHILADELPHIA,  PA. 


TORONTO  TRADEJ)F  LARGE  VOLUME 

Toronto  Grafonola  Co.  Takes  Additional  Space 
— New  Lines  of  Machines  on  Market — Mon- 
tages &  Son's  New  Catalog — General  News 


Toronto,  Ont.,  March  5. — The  volume  of  talk- 
ing machine  business  throughout  Eastern 
Canada  may  be  described  as  being  still  of  holi- 
day proportions  and  with  little  prospects  of 
there  being  any  falling  off  for  a  long  time  to 
come. 

The  Toronto  Grafonola  Co.,  61  Queen  street 
West,  has  permanently  taken  over  the  adjoining 
store  which  was  secured  for  Christmas  trade. 
The  dividing  partition  has  been  removed,  the 
front  altered,  and  the  entrance  placed  in  the 
center,  giving  this  firm  imposing  salesrooms  and 
generous  window  space  for  the  display  of  Co- 
lumbia lines. 

The  National  Piano  Co.,  of  this  city,  is  manu- 
facturing a  line  of  talking  machines. 

I.  Montagnes  &  Co.,  general  agents  for  the 
Sonora  phonograph,  announce  that  negotiations 
have  been  completed  whereby  they  will  manu- 
facture the  Sonora  in  Canada.  In  the  produc- 
tion of  the  Canadian  Sonora  the  United  States 
model  will  be  copied.  A  contract  for  cabinets 
has  already  been  let. 

Montagnes  &  Co.  have  just  issued  a  new  cata- 
log illustrating  and  describing  the  entire  line. 


Style  "Laureate,"  the  $265  type,  has  been  re- 
ceived by  the  Canadian  distributors  for  the  first 
itime.  This  has  the  same  motor  as  the  $300  type. 
Already  shipments  have  been  made  of  this  type. 
Ernest  Stock,  a  native  of  Bristol,  Eng.,  has 
joined  the  staff  of  Montagnes  &  Co.,  to  take 
charge  of  the  general  office. 

H.  A.  Parker,  of  Sydney,  the  Australian  repre- 
sentative of  the  Columbia  Graphophone  Co.,  re- 
cently visited  the  Toronto  plant  of  that  com- 
pany, being  the  guest  of  Ralph  Cabanas,  mana- 
ger of  its  Canadian  division. 

Hamilton  is  now  known  to  the  trade  as  the 
home  of  one  of  the  high-grade  types  of  phono- 
graphs, the  "Musicphone,"  which  is  manufac- 
tured by  the  Newbigging  Cabinet  Co.,  in  that 
city. 

In  its  efforts  to  keep  up  with  the  demand  for 
Columbia  records,  which  the  Canadian  factory 
has  been  unable  to  meet,  the  Music  Supply  Co., 
of  this  city,  has  been  getting  records  from  the 
United  States  factory. 

H.  G.  Stanton,  vice-president  and  general 
manager  of  the  R.  S.  Williams  &  Sons  Co.,  Ltd.; 
B.  A.  Trestrail,  director  of  publicity,  and  P.  A. 
Patch,  manager  of  the  wholesale  phonograph  de- 
partment, attended  the  Edison  Diamond  Disc 
jobbers'  convention  at  New  York  recently. 

The  new  factory  addition  of  the  Pollock  Manu- 
facturing Co.,  Kitchener,  Ont.,  is  now  roofed 


over,  and  although  unexpected  delays  occurred 
in  finishing  up  the  building,  the  management  ex- 
pects to  be  through  with  the  builders  at  an  early 
date.  This  firm  is  now  showing  a  new  number 
of  the  Phonola  family,  called  the  "Premium." 

New  concerns  recently  registered  in  Toronto, 
Ont.,  include  the  Canadian  Phonograph  Co. 


ATTRACTIVE  ARRAY  OF  DESIGNS 


In  Table  Talking  Machines  Being  Shown  by  the 
Phonograph  Table  Co.  of  New  York — Suitable 
for  the  Furnishing  of  the  Home  Library 


Place  Album  Orders  NOW! 


We  are  in  a  position  to  take  care  of  your  album  orders  promptly 
and  adequately.    We  are  offering  the  best  values  from  the 
most  moderate-priced  to  the  finest  metal  back  albums. 
We  have  increased  our  manufacturing'  facilities,  purchased  raw 
material  in  large  quantities,  and  can  serve  you  efficiently  and  well. 

NEW  YORK  ALBUM  &  CARD  CO.,  23  Lispenard  St.,  New  York 


The  Phonographic  Table  Co.,  whose  show- 
rooms are  located  at  35  West  Thirty-second 
street,  New  York,  has  just  placed  on  the  market 
a  complete  line  of  table  machines  which  are 
presented  to  the  dealers  as  embodying  many  im- 
portant sales  points.  TJiese  table  machines  will 
be  manufactured  in  different  designs  at  different 
prices,  and  it  is  the  company's  plan  to  carry  a 
line  which  will  harmonize  with  the  furnishings 
of  the  average  home  of  refinement  and  good 
taste. 

A  drawer  containing  the  playing  mechanism  is 
located  at  one  end  of  the  table,  and  the  construc- 
tional features  of  this  drawer  are  fully  covered 
by  numerous  patents  granted  recently.  Every 
machine  will  be  equipped  with  a  universal  tone 
arm,  playing  all  makes  of  records  without  an 
attachment,  and  the  company  has  signed  con- 
tracts for  motors,  tone  arms  and  sound  boxes 
that- are  recognized  as  high  class  products. 

In  addition  to  being  a  high-grade  phonograph, 
these  table  machines  are  ideal  library  tables,  as 
in  design  and  construction  they  are  in  perfect 
accord  with  the  library  tables  now  in  demand. 
The  casual  observer  cannot  distinguish  the  table 
machines  manufactured  by  the  Phonographic 
Table  Co.  from  the  average  library  table,  and 
the  designs  in  course  of  preparation  will  pro- 
vide for  machines  to  match  the  various  periods 
of  furniture  now  in  popular  demand,  in  addition 
to  the  standard  table  designs. 
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Victrola  IV,  $15 

Oak 


Victrola  VI,  $25 

Oak 


Victrola  VIII,  $40 
Oak 


Victrola  IX,  $50 

Mahogany  or  oak 


Victrola  supremacy 


The  Victrola  has  earned  its  su- 
premacy by  the  great  things  it  has 
actually  accomplished. 

The  large  measure  of  success  en- 
joyed by  Victor  dealers  is  in  keep- 
ing with  Victrola  supremacy. 


Br 


Victor  Talking  Machine  Co.,  Camden,  N.J.,  U.S.A. 


Berliner  Gramophone  Co.,  Montreal,  Canadian  Distributors 


Important  Notice.    All  Victor  Talking  Machines  are  patented  and  are  only  licensed,  and  with  right  of  use  with  Victor 
Records  only.    All  Victor  Records  are  patented  and  are  only  licensed,  and  with  right  of  use  on  Victor  Talking  Machines  only. 
Victor  Records  and  Victor  Machines  are  scientifically  coordinated  and  synchronized  by  our  special  processes  of 
manufacture;  and  their  use,  except  with  each  other,  is  not  only  unauthorized,  but  damaging  and  unsatisfactory. 

"Victrola    i8  the  Registered  Trade-mark  of  the  Victor  Talking  Machine  Company  designating  the  products  of  this  Company  only. 
Warning:  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 
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NEW  YORK,  MARCH  15,  1917 

ORIGINAL  methods  in  business  pay  whether  they  are  pre- 
sented in  the  talking  machine  trade  or  in  any  other  line.  The 
results  obtained  by  the  dealer  who  offers  a  new  idea  in  advertis- 
ing or  selling  talking  machine  records  go  to  prove  this  fact.  There 
is  so  much  done  to  help  the  talking  machine  dealer  sell  his  goods — 
newspaper  advertising  to  bring  the  people  to  his  store;  show  cards 
and  posters  to  interest  them  after  they  get  re ;  elaborate  cata- 
logs and  lists  to  help  him  find  and  describe  records ;  advice  from 
his  jobber  on  ordering,  and  a  hundred  other  items — that  this  self- 
same dealer  is  more  than  likely  to  be  satisfied  to  follow  along  the 
beaten  path,  the  line  of  least  resistance,  and  get  such  share  of  the 
business  as  is  forced  upon  him.  Little  concerts  in  shops,  enter- 
tainments, etc.,  offer  one  means  of  publicity.  Brief  suggestions 
to  customers  regarding  new  records  liable  to  interest  them  is  another 
means  of  publicity  that  gives  results.  Putting  a  talking  machine 
in  an  automobile  or  wagon  and  giving  impromptu  serenades  in  the 
residence  districts  during  pleasant  evenings  in  the  Spring  and  Sum- 
mer has  also  been  tried  with  satisfaction. 

The  idea  in  business  is  not  simply  to  have  people  know  that  you 
are  handling  a  certain  line  of  goods,  but  to  so  impress  them  with  the 
fact  that  you  handle  those  goods  that  when  they  want  any  articles 
in  your  particular  line  they  instinctively  think  of  your  store.  It  is 
the  original  selling  and  advertising  ideas  that  bring  about  this  con- 
dition of  mind  in  the  customer.  If  there  ever  comes  the  time  when 
there  is  a  lull  in  demand  it  will  be  "just  a  talking  machine  dealer" 
and  not  "the  talking  machine  dealer"  who  is  going  to  succumb,  as  a 
result  of  bad  business. 

The  ordinary  talking  machine  store  is  like  the  ordinary  man. 
Nobody  pays  any  attention  to  him  when  he  passes  because  there 
will  be  more  along  like  him  in  a  minute.  If  a  talking  machine 
dealer  is  in  business  a  year  without  everybody  in  his  vicinity 
knowing  where  he  is  located  and  what  line  of  machines  he  handles, 
there  is  something  wrong  with  his  methods.  The  national  adver- 
tising of  the  manufacturers  will  bring  the  business  to  the  dealer's 
store,  but  k  cannot  tell  the  public  just  where  that  store  is,  though 
in  some  cases  such  advertising  has  actually  given  local  dealers' 
addresses.   That's  up  to  the  dealer. 

No  man  would  be  fool  enough  to  let  a  $100,000  piece  of  prop- 
erty get  away  from  him  because  he  was  too  cheap  or  too  near-sighted 
tofmeet  a  $100  tax  bill.  Yet,  the  dealer  who  does  not  spend  a  little 
money  and  a  little  brain  force  in  attracting  the  attention  of  possible 
customers  in  his  vicinity  is  playing  just  that  same  trick  with  millions 


of  dollars'  worth  of  advertising.  He  is  letting  the  effect  of  all  that 
advertising  get  away  from  him,  because  he  is  so  niggardly  or  too 
incompetent  to  put  forth  the  energy  or  the  money  necessary  to  link 
this  tremendous  business  creating  force  with  his  business. 


ALTHOUGH  the  opportunity  offered  by  the  talking  machine 
for  the  recording  of  the  voices  of  contemporary  artists  of 
renown,  for  the  correct  interpretation  of  the  better  music  and  for 
the  preservation  of  contemporary  music  for  future  generations 
has  been  widely  recognized  by  those  both  in  and  out  of  the  trade, 
it  has  remained  for  John  McCormack,  the  famous  tenor,  to  offer 
a  suggestion  for  the  distribution  of  talking  machine  music  on  a 
scale  never  before  dreamed  of. 

While  being  interviewed  by  a  writer  on  The  New  York 
World,  Mr.  McCormack  pointed  to  a  big  talking  machine  in  one 
corner  of  his  library  and  said : 

"That,  I  think,  is  the  greatest  educator  in  the  whole  world. 
I've  learned  more  from  it  myself  than  I  can  ever  begin  to  tell  you. 
What  a  chance  the  young  singers  have,  what  a  chance  to  learn 
what  to  do  as  well  as  what  not  to  do.  I  tell  you  it  is  a  mighty 
influential  thing-,  that  music  box. 

"I've  had  a  great  scheme  in  mind  for  that  instrument,"  he 
continued.  "Suppose  we  could  get  some  of  the  very  wealthy 
patrons  of  higher  music  interested,  people  like  Otto  Kahn,  to 
whom  the  raising  of  a  million  or  two  is  no  great  obstacle.  They 
would  then,  in  my  scheme,  get  together  the  leading  artists  and 
have  them  make  a  great  many  records  of  the  fine  music  of  our 
world.  These  records  would  be  distributed  free  where  they 
would  do  the  most  good.  Poor  people  would  have  them  in  their 
homes;  people  otherwise  indifferent  would  take  them  and  play 
them  and  become  used  to  them  and  thus  achieve  some  education 
in  true  music.  Wouldn't  it  be  a  wonderful  thing?  Think  of  the 
educational  value  of  such  propaganda  !'•' 

"For  the  first  time  McCormack  was  truly  alive  with  anima- 
tion. "I  think,"  he  said  enthusiastically,  "if  that  were  done  all 
first-rate  artists  would  give  their  services  free,  so  that  the  talent 
would  cost  nothing.  I  know  I  would  gladly  make  a  lot  of  records 
for  such  a  purpose  and  not  accept  a  cent." 

Mr.  McCormack's  idea  is  worthy  of  serious  consideration, 
and  is  not  so  far  fetched  as  might  appear  at  first  glance.  Many 
millions  of  dollars  are  spent  by  the  generously  inclined,  among 
them  the  same  Otto  Kahn,  and  others,  for  the  support  of  oper- 
atic and  concert  organizations,  such  as  the  Metropolitan  Opera 
Company,  the  New  York  Symphony  and  Philharmonic  Orches- 
tras, whose  music  by  the  very  nature  of  things  is  beyond  the 
reach  of  a  great  multitude  who  would  enjoy  and  profit  by  it 
were  the  opportunity  offered.  The  talking  machine  will  show 
the  way  if  some  public-spirited,  music-loving  citizens  lend 
their  aid  to  carrying  out  this  commendable  suggestion. 


THE  charging  of  interest  on  talking  machine  installment  accounts 
is  fast  becoming  a  standard  practice.  A  few  years  ago  the  idea 
prevailed  that  it  could  not  be  done  without  the  co-operation  of  the 
factories  in  providing  for  the  interest  charge  in  the  dealer's  contract 
and  for  various  reasons  the  factories  were  unable  to  do  so.  Through 
local  associations,  however,  dealers  have  met  the  issue  fairly  in  many 
sections  of  the  country.  They  have  announced  that  they  would 
charge  interest  on  all  installment  accounts  and  have  been  loyal  to 
that  announcement.  In  some  localities,  of  course,  there  have  been 
various  instances,  particularly  in  the  case  of  department  stores, 
where  dealers  have  refused  to  go  into  the  agreement  or  who  have 
violated  it  in  one  form  or  another.  These  big  corporations,  how- 
ever, have  not  affected  the  general  results.  The  dealers  in  the 
agreement  have  felt  that  what  they  lost  through  the  interest  de- 
mand has  been  more  than  offset  by  the  number  of  cash  sales  made 
and  the  interest  income  on  the  installments. 

The  charging  of  interest  gives  one  distinct  advantage  to  the 
dealer.  In  other  days  when  a  business  man  asked  for  cash  terms 
he  was  informed  that  whether  he  paid  cash  or  installments  the 
charge  was  the  same,  and  the  business  man  naturally  figured  that 
the  installments,  until  due,  were  just  as  well  off  in  his  own  pocket 
as  in  that  of  the  dealer's.  With  6  per  cent,  interest  as  an  induce- 
ment, therefore,  the  proportion  of  cash  sales  has  jumped  tremen- 
dously. Of  course,  the  proportion  of  high-grade  machines  sold 
on  installments  in  the  localities  where  interest  is  charged  is  still 
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large,  but  it  has  been  found  that  a  surprising  number  of  people  who 
come  in  to  talk  terms  after  seeing  an  ad.  announcing  a  charge  of 
fifty  cents  or  one  dollar  a  week  quickly  agree  to  pay  cash  for  a  $15, 
$25  or  $50  machine  when  they  find  that  there  was  "an  interest 
clause  attached. 

If  there  was  a  national  talking  machine  dealers'  association, 
with  a  proper,  representation  in  all  localities  the  settlement  of  the 
interest  question  would  be  a  simple  one.  As  it  is,  however,  various 
local  associations  are  handling  the  matter  most  satisfactorily.  It  is 
good  work. 


AFTER  the  heart-breaking  holiday  rush  was  over,  with  its 
shortage  of  machines  and  records,  and  the  consequent  loss 
of  potential  profits,  the  majority  of  talking  machine  dealers 
breathed  easier  in  the  expectation  of  replenishing  their  stocks 
soon  after  the  first  of  the  year.  Ordinarily  their  expectations 
would  have  been  well  founded,  but  as  a  matter  of  fact  the  short- 
age of  stock  at  the  holiday  period  was  hardly  more  serious  than 
a  shortage  in  many  localities  at  the  present  time. 

Factories  have  been  going  at  full  speed  and  have  been  ship- 
ping machines  with  regularity,  but  on  top  of  the  talking  machine 
dealer's  other  troubles  has  come  the  shortage  of  freight  cars,  rail- 
road congestion,  embargoes  on  certain  classes  of  freight  and  an 
apparent  disorganization  of  traffic  conditions  generally.  It  is 
indeed  a  burden  upon  the  dealer  to  know  that  an  abundant  sup- 
ply of  stock  is  in  the  freight  cars  bound  for  the  quarters  of  his 
distributor,  and  yet  have  to  wait  weeks  before  the  stock  can  be 
delivered.  The  talking  machine  dealers  should  be  among  the 
first  to  welcome  any  improvement  in  the  freight  situation  that 
will  serve  to  bring  goods  to  them  as  rapidly  as  possible  to  fill 
the  holes  in  their  depleted  stocks. 


THE  manager  of  a  piano  department  in  a  Western  store  came  to 
the  fore  recently  with  the  opinion  that  the  talking  machine  was 
at  the  flood  tide  of  its  prosperity  and  that  piano  dealers  should  be 
prepared  to  accept  talking  machines  in  large  quantities  in  part  pay- 
ment for  pianos  after  the  next  two  years  or  so.  He  ascribes  the 
popularity  of  the  talking  machine  to  its  moderate  price ;  to  the  craze 
of  the  public  for  something  new  and  to  the  fact  that  it  filled  a  genuine 
want  during  the  prevalence  of  the  recent  dance  craze — all  of  which 
is  most  interesting. 

For  the  past  decade  it  has  been  predicted,  year  after  year,  that 
the  talking  machine  was  about  to  reach  the  crest  of  its  popularity. 
However,  its  advance  has  been  steady  and  particularly  marked  dur- 
ing the  last  few  seasons.  Frankly,  we  do  not  agree  with  the  piano 
man  any  more  than  we  would  agree  with  the  man  who  said  the 
world  was  coming  to  an  end  in  two  or  three  years. 

If  the  talking  machine  was  simply  a  means  of  amusement,  there 
might  be  some  basis  for  the  piano  man's  theory.  As  a  matter  of 
fact,  however,  the  development  of  the  talking  machine  business  has 


been  due  largely  to  the  fact  that  the  manufacturers  have  constantly 
sought  new  fields  for  that  instrument.  The  production  of  records 
has  been  developed  along  the  highest  musical  lines.  The  appeal  of 
the  talking  machine  to  the  masses  has  not  been  alone  that  it  supplies 
music,  but  it  supplies  music  of  the  highest  possible  character,  pre- 
sented by  artists  of  international  repute;  that  it  offers  the  best 
music  to  the  music-lover  for  his  enjoyment  and  to  the  student  for 
his  development. 

The  progress  of  the  talking  machine  in  the  schools  is  one  of  the 
most  convincing  arguments  in  behalf  of  its  permanence.  The  edu- 
cational work  of  the  leading  companies  is  not  going  to  die,  because 
it  is  built  on  too  strong  a  foundation.  Just  as  talking  machines 
became  the  recognized  factor  in  the  schools,  so  it  is  depended  upon 
to  furnish  music  for  exercises,  as  well  as  for  purposes  of  instruc- 
tion in  the  art  of  music  and  its  future  in  the  home  will  become  just 
so  much  stronger.  It  is  true  that  some  talking  machine  owners  be- 
come tired  of  their  machines — not  tired  of  their  machines,  exactly, 
but  tired  of  the  sort  of  music  people  play.  Meanwhile  good  music 
never  becomes  tiresome.  A  child  whose  school  work  for  years  is 
closely  associated  with  the  talking  machine  will  naturally  look  upon 
it  as  most  desirable,  and  in  many  instances  will  consider  it  an  essen- 
tial part  of  the  home  equipment. 

The  talking  machine  business  is  not  a  fly-by-night  business.  As 
it  grows  it  is  entrenching  itself.  Although  new  fields  are  being 
opened  constantly,  none  have  yet  been  abandoned  as  non-productive 
and  the  gains  made,  therefore,  are  genuine  gains.  If  the  vogue  of 
the  talking  machine  dies  out  within  the  period  the  piano  man  points 
out,  it  will  represent  a  reversal  of  form  such  as  has  not  been  ex- 
perienced by  any  business  in  the  history  of  the  world.  And  these 
extraordinary  things  do  not  often  happen. 

MUCH  interest  is  being  manifested  by  business  men  in  the 
Tariff  Commission  and  its  possible  recommendations  anent 
tariffs  in  certain  industries  after  the  war  in  Europe  comes  to  an 
end.  There  are  a  great  many  domestic  manufacturers  who  feel 
that  a  high  rate  of  duties  is  absolutely  essential  as  a  defense 
against  the  increased  competition  which  is  bound  to  ensue  fol- 
lowing the  larger  importations  of  manufactured  goods  which  will 
result  when  the  warring  peoples  of  Europe  throw  down  their 
arms  and  again  engage  in  industrial  pursuits. 

The  Tariff  Commission  has  a  most  responsible  task,  and 
though  the  function  of  that  body  is  confined  to  the  reporting 
of  facts  for  the  guidance  of  Congress,  if  the  Commission  will 
work  along  the  broad  lines  of  aiding  American  industry  rather 
than  assuming  any  partisan. political  attitude,  much  can  be  done 
that  will  be  of  benefit  to  this  country. 

In  the  past,  however,  the  tariff  has  been  entirely  too  much 
of  a  party  question  with  the  result  that  it  has  never  been  con- 
sidered in  the  light  of  accomplishing  the  greatest  good  for  the 
greatest  number. 


Building  for  the  Future 

Victor  Dealers  who  appreciate  the  importance  of  developing  their 
record  departments  are  building  sound  foundations  for  future  profits. 

Pearsall  Victor  Record  Service 

Aims  to  provide  Victor  Dealers  with  every  necessary  requisite  for 
the  establishment  of  a  successful,  permanent  record  clientele.  . 

Let  us  demonstrate  the  value  of  this  service, 

SILAS  E.  PEARSALL  CO.,  d^STohs.  18  W.  46th  St.,  NEW  YORK 
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The  closer  the  competition,  the  surer  the  sale; 
because  the  closer  the  competition,  the  closer  the 
comparison.  It  is  a  rare  exception  for  Columbia 
to  lose  out  in  competitive  sale. 


(Write  for  "Music  Money"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


ECLIPSE  MUSICAL  CO.  TO  EXPAND 

Wholesale  Department  of  Company  to  Be 
Moved  to  New  and  Larger  Quarters  and 
Energetic  Wholesale  Campaign  Instituted 


Cleveland,  O.,  March  5. — Overshadowing  all 
other  news  of  the  month  in  Cleveland  talking 


sale  department  of  the  company  will  be  trans- 
ferred to  the  new  terra  cotta  fireproof  Cadillac 
Building  on  East  Twentieth  street,  just  north  of 
Euclid  avenue,  on  March  30.  The  announce- 
ment, according-  to  Mr.  Bennett,  means  that  the 
Eclipse  will  be  in  a  position  to  go  after  the 
wholesale  Victor  business  in  Ohio  on  a  scale 
impossible  to  accomplish  at  the  present  quarters 
at  1130  Euclid  avenue. 

The  wholesale  depart- 
ment is  to  have  the  entire 
second  floor  of  the  build- 
ing which  has  13,000 
square  feet  of  floor  space. 
It  will  be  possible  to 
store  at  least  3,000  talk- 
ing machines  as  well  as  an 
immense  stock  of  for- 
eign and  domestic  records 
which  will  be  placed  in  a 
series  of  racks  ordered 
specially  for  the  purpose. 
Special  attention  will  be 
paid  to  packing  and  ship- 
ping facilities.  An  ele- 
vator sufficiently  large  to 
carry  a  truckload  of  Vic-  • 
tor  machines  up  and  down 
stairs  without  the  neces- 
sity of  double  loading  and 
reloading  will  be  at  hand 
for  the  exclusive  use  of 
the  Eclipse.  A  repair  and 
parts  department  is  to  be 

New  Home  of  the  Eclipse  Musical  Co.  one  of  the  features  of  the 

machine  circles  was  the  announcement  by  C.  K.     new  plant  and  it  will  be  elaborately  equipped. 


ments  of  the  company,  has  secured  the  services 
of  Norman  H.  Cook,  thirteen  years  in  the  Victor 
service  in  Pittsburgh  and  Youngstown,  to  go 
on  the  road  in  Ohio  for  the  Eclipse  Co.  With 
Mr.  Cook  will  be  associated  M.  P.  Fitzpatrick 
and  Earle  Poling. 


HAWAIIAN  RECORD  WEEK 

Excellent  Window  Displays  and  Generous  Ad- 
vertising Get  Results  for  the  Talking  Ma- 
chine Dealers — Association  Planned 


Bennett,  of  the  Eclipse  Musical  Co.,  Victor  job- 
ber and  retailer,  on  February  24  that  the  whole- 


Mr.  Bennett,  who  will  remain  in  general 
charge  of  both  the  wholesale  and  retail  depart- 


Cleveland,  O.,  March  3. — "Hawaiian  Record 
Week"  in  this  city  recently  was  productive  of 
numerous  window  displays  combining  both  Ha- 
waiian atmosphere  and  honor  to  the  memory  of 
George  Washington.  Collister  &  Sayle,  Victor 
dealers,  252  Superior  avenue  N.  E.,  had  perhaps 
the  most  striking  window  in  town.  A  hut  was 
(built  of  straw.  The  same  sort  of  straw  was 
hung  over  the  walls.  Orange  colored  Hawaiian 
necklaces  draped  over  the  shiny  black  Hawaiian 
records  furnished  a  vivid  color  contrast.  Col- 
lister &  Sayle  also  presented  a  unique  novelty 
window  St.  Valentine's  week.  A  huge  red  and 
white  Jack  Horner  pie,  decorated  with  Kewpies 
and  the  Victor  dSg,  was  employed.  Ribbons 
ran  in  streamers  from  the  pie  to  several  Feb- 
ruary Victor  records.  At  the  base  of  the  ar- 
rangement was  the  sign  "The  Best  Valentine  Is 
a  Jack  Horner  Pie  Filled  With  Records." 

Rumor  has  it  that  within  another  month  an- 
nouncement will  be  made  of  the  organization  of 
talking  machine  dealers  into  an  association  here. 
Membership,  it  is  understood  will  be  made  to 
include  Northern  Ohio  cities  and  towns  as  well 
as  Cleveland. 

Buescher's  took  advantage  of  the  coming  en- 


WE  ARE  NOW  IN  OUR  NEW  FIREPROOF  BUILDING 

Jobbing  Victor  Product  Exclusively 


NEW  EQUIPMENT 
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NEW  FACILITIES 
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k  THE  BEST  SERVICE 


NEW  SALES  IDEAS 


Complete  Stock  Domestic  and  Foreign  Records 


VICTOR 


ECLIPSE    MUSICAL    CO.,  Distributors 

CLEVELAND 
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gagement  of  "Hip,  Hip  Hooray!"  by  placing  a 
Victrola  in  the  foyer  of  the  Hippodrome  Theatre 
the  week  of  February  26  for  the  playing  of 
"Hip,  Hip  Hooray!"  records.  The  idea  was 
conceived  by  I.  F.  Buescher.  J.  C.  Spear  was 
in  charge  of  the  exhibit. 

The  Starr  Piano  Co.  has  just  placed  on  the 
market  Style  Yz  in  its  talking  machine  output. 
The  new  model  will  sell  at  retail  for  $50  and 
will  be  finished  in  mahoganyand  oak. 

W.  R.  Stagg,  for  the  past  year  a  salesman  for 
the  Starr  Co.  here,  has  been  assigned  to  Detroit 
as  sales  manager  in  full  charge  of  retail  sales  of 
talking  machines  in  that  city  for  the  Starr  line. 

New  agencies  just  opened  by  the  Starr  Co. 
for  talking  machines  are:  Seymour  &  Guthman 
Furniture  Store,  Youngstown,  O.;  D.  L.  Mitchell, 
Kent,  O.;  F.  Schmeichal  &  Son  Co.,  Wheeling, 
W.  Va.  The  company  has  also  opened  a  new 
piano  agency  at  Wheeling  with  the  Wheeling 
Piano  Co.,  S.  L.  Waldman,  manager. 

The  Starr  Co.  announces  that  Louis  Rich, 
Cleveland  orchestra  leader  and  composer,  is 
now  making  records  exclusively  for  the  Starr 
Piano  Co. 

B.  W.  Smith  and  L.  N.  Bloom,  of  the  Phono- 
graph Co.,  this  city,  attended  the  birthday  ban- 
quet given  Thomas  Edison  at  Orange,  N.  J.,  last 
month.  They  also  were  present  at  the  Edison 
Disc  Phonograph  Jobbers'  convention  at  the 
Hotel  Knickerbocker,  New  York.  Mr.  Bloom 
reports  that  his  agency  in  Cleveland  is  far 
ahead  in  sales  results  at  this  time  from  those  of 
a  year  ago  this  month. 

L.  L.  Brenneman,  formerly  with  the  Victor 
Talking  Machine  Co.,  now  sales  manager  of 
Buescher's  here,  is  giving  a  series  of  talks  to 
talking  machine  salesmen  along  the  lines  of  ex- 
pert salesmanship.  The  lectures  take  place  every 
Saturday  morning  and  are  said  to  be  very  help- 
ful in  enthusing  the  salesmen  and  booming  the 
Buescher  business.  • 

Buescher's  reports  a  big  sale  in  the  "Poor 
Butterfly"  record.  It  is  a  song  and  dance  from 
"The  Big  Show,"  now  playing  at  the  New  York- 
Hippodrome. 


RECORDS  TO  CARRY  LOVE'S  MESSAGE        "SPECIAL  SALE"  LEGISLATION 


Talking  Machine  Records  of  Tender  Songs  Now 
Used  in  Place  of  Usual  Valentines 


Omaha,  Neb.,  February  28. — One  of  the  features 
of  the  valentine  season  here  is  the  use  of  talking 
machine  records  for  carrying  the  lover's  mes- 
sage to  his  loved  one.  Special  envelopes  bear- 
ing St.  Valentine  greetings  were  provided  for 
the  records.  The  total  cost  of  a  heart  warm 
selection  was  hardly  rnore  than  a  box  of  bon- 
bons, only  more  lasting.  Local  newspapers  in 
commenting  upon  the  new  fad  said: 

Flowers  and  bon'bons  may  cost  more,  but  they 
will  not  prove  so  lasting  as  a  love  song  traced 
on  a  disc,  which  may  be  repeated,  perhaps  1,000 
times,  without  wearying  the  beloved. 

If  you  and  "she"  have  a  favorite  song,  which 
you  are  accustomed  to  sing  together,  send  that 
one  to  her  by  all  means. 

If  she  is  as  yet  quite  unapproachable,  pick 
out  "Drink  to  Me  Only  With  Thine  Eyes."  If 
an  ardent  protestation  is  admissible  select 
"Love,  Here  Is  My  Heart."  Or  plead  well  with 
"Love  Me  and  the  World  Is  Mine."  For  a  love 
estranged  there  is  "My  Rosary."  For  the  middle- 
aged  husband  to  send  to  his  wife  there  is  "Love's 
Old  Sweet  Song." 

"My  Hero"  ought  to  win  favor  for  any  maid 
who  has  the  courage  to  send  it  to  a  man. 


Talking  Machine  Men  Interested  in  Bill  Before 
the  Senate  Which  Will  Materially  Curb  the 
Operations  of  the  Itinerant  Vendor 


"LANGUAGE  LOGIC"  OFF  THE  PRESS 

"Language  Logic,"  by  Adolph  Edwards,  the 
new  book  published  by  the  Cortina  Academy  of 
Languages  of  New  York,  is  now  off  the  press. 
It  is  very  nicely  produced,  and  makes  very  in- 
teresting reading  matter.  The  story  is  brim- 
ful of  human  interest  and  brings  forward  in  a 
delicate  way  the  benefits  of  the  Cortinaphone 
method.  The  story,  is  illustrated  throughout 
with  a  series  of  full  page  duotone  plates  on  India 
tint  paper.  At  the  end  of  the  book  the  course 
is  fully  described  and  many  highly  testimonial 
letters  are  reproduced. 


Washington,  D.  G,  March  3. — Local  talking 
machine  men  are  giving  enthusiastic  support  to 
a  bill  just  introduced  in  the  U.  S.  Senate  by 
Senator  Pomerene  and  designed  to  regulate 
"itinerant  vendors."  It  is  expected  that  when 
the  provisions  of  this  act  are  studied,  music 
trade  men  all  over  the  country  will  sit  up  and 
take  notice  for,  seemingly,  this  instrument  of- 
fers a  powerful  weapon  against  the  special  sale 
artist,  so  long  a  thorn  in  the  side  of  the  legiti- 
mate business.  To  be  sure,  the  new  bill  in  Con- 
gress would  apply  only  to  the  District  of  Co- 
lumbia, for  the  national  Legislature  has  no  au- 
thority to  encroach  upon  States  rights  in  such 
matters,  but  the  important  point  is  that  here  is 
a  "model  statute,"  that  might  profitably  be 
copied  in  every  State  and  city  in  the  country. 

The  term  "itinerant  vendor"  as  used  in  the 
new  bill  is  declared  to  mean  any  person,  either 
principal  or  agent,  who  engages  in  temporary 
or  transient  business,  and  who  hires,  leases  or 
occupies  a  room,  building  or  other  structure  for 
the  exhibition  and  sale  of  goods  at  retail. 
Where  the  measure  will  most  benefit  the  piano 
trade  is  in  that  clause  which  prohibits  any  spe- 
cial sale  artist  from  advertising  or  represent- 
ing any  sale  as  an  insurance,  bankrupt,  insolvent, 
assignee's,  trustee's,  executor's,  administrators', 
receiver's,  wholesale,  manufacturer's  wholesale 
or  closing-out  sale,  or  as  a  sale  of  goods  dam- 
aged by  smoke,  fire,  water  or  otherwise  unless 
he  shall  file  with  his  application  for  a  license 
all  the  facts  to  prove  his  representations.  A 
license  fee  of  $100  per  day  is  required  of  every 
"itinerant,"  and  he  must  make  a  deposit  of  $500 
at  the  beginning  of  operations  as  well  as  file  a 
statement  as  to  the  quality  and  value  of  his 
goods.  Needless  to  predict  such  a  law  would 
virtually  banish  all  special  sale  artists  from  the 
territory  to  which  it  might  be  applicable. 


CROSS  THE  CONTINENT 


THHOUC 


Geographically  Speaking 


— we  are  the  most  centrally  located 
Victor  Distributers  in  the  United  States 
— nearer  than  anybody  to  the  geographi- 
cal center  of  the  United  States — the 
heart  of  America. 

That's  why  there  is  not  a  Victor  Dealer 
in  the  country  we  could  not  serve,  and 
serve  well  if  we  had  the  opportunity.  We 
are  nearer  to  all  of  them  than  anybody. 


KANSAS  CITY,  MO. 
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THE  NEW  EDISON  IN  FRENCH  GOTHIC  CABINET 

(OAK)    7  feet  long  and  7  feet  I  inch  high 

Reproduced  from  a  celebrated  cabinet  of  the  reign  of 
Louis  XII,  now  the  property  of  the  French  Government 


Have  you  found  out  what  the  Edison  Proba- 
tionary Zone  Plan  means  to  YOU?  It  means 
a  lot  to  the  right  dealer.  It  means  the  incom- 
parable prestige  of  the  Edison  line,  more  profits 
for  the  same  expenditure  *of  time  and  energy, 
and  a  generous  reward  for  good  dealership. 

The  average  New  Edison  sale  equals  three 
average  talking  machine  sales. 
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THE  NEW  EDISON  IN  FRENCH  GOTHIC  CABINET 

(OAK)    7  feet  6  inches  long  and  6  feet  3  inches  high 
V ery  early  XVI  Century 


If  you  have  the  facilities  and  the  sales  organ- 
ization, and  if  we  have  an  opening  for  an  Edison 
dealer  in  your  locality  it  might  be  to  our  joint 
interests  to  open  correspondence  with  each  other. 

The  aim  of  the  Edison  dealer  policy  is  toward 
fewer  and  better  dealers,  a  wider  latitude  and 
ample  opportunity  for  each  dealer  to  demon- 
strate just  how  good  a  dealer  he  can  be. 


THOMAS  A.  EDISON,  Inc. 

279  Lakeside  Ave.,  ORANGE,  N.  J. 
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The  Trade  In  Boston  And  New  England 

JOHN  H.  WILSON,  MANAGER,  324  WASHINGTON  STREET,  BOSTON,  MASS. 


Boston,  Mass.,  March  6. — The  news  of  the 
month  in  talking  machine  circles  is  the  Colum- 
bia Co.'s  announcement  of  the  separation  of  the 
wholesale  from,  the  retail  end  of  the  business. 
Manager  Arthur  Erisman  has  been  in  entire 
charge  of  both  for  some  time.  The  wholesale 
is  now  under  the  oversight  of  R.  F.  Bolton, 
who  will  be  manager  of  the  New  England  de- 
partment, with  Fred  E.  Mann,  elsewhere  men- 
tioned, as  Boston  manager.  Under  Mr.  Mann 
will  be  Fred  Erisman,  W.  S.  Parks  and  R.  S. 
Luscomb,  who  will  be  in  charge  of  the  order  de- 
partment. T.  M.  Hayes  will  be  the  credit  man 
and  head  of  the  bookkeeping  department;  S.  R. 
Carrington  will  be  in  charge  of  the  dictaphone 
department,  and  Norman  Mason  and  John  F. 
Luscomb  will  also  make  their  headquarters 
there. 

Mr.  Erisman,  in  the  meantime,  will  not  be  lost 
sight  of  in  the  trade  for  he  has  acquired  an  in- 
terest in  the  retail  end  and  will  accordingly  con- 
duct a  store  of  his  own,  retaining  the  premises 
which  have  become  so  familiar  to  the  Columbia 
patrons.  That  is  to  say  he  will  continue  the 
quarters  at  the  corner  of  Tremont  and  Avery 
streets,  and  he  is  sending  out  a  letter  to  the 
dealers  informing  them  of  the  new  arrangement. 
In  the  retail  store  Mr.  Erisman  will  keep  about 
one-third  of  the  seventy-five  employes  who 
formerly  comprised  the  wholesale  and  retail  de- 
partments, these  to  include  Billy  Ellsler,  who 
while  being  head  of  the  retail  department  on  the 
floor,  will  also  have  charge  of  the  window  deco- 
ration and  the  preparation  of  advertising  litera- 
ture, in  which  he  has  become  quite  adept.  John 
O'Hara  will  assist  Mr.  Ellsler.  Frank  E.  Mills 
will  be  the  head  of  the  credit  department.  Mr. 
Erisman  plans  to  have  one  of  the  handsomest 
retail  shops  to  be  found  in  the  city  and  a  New 
York  architect  is  now  working  on  details. 
Work  Progressing  on  New  Ditson  Building 
There  was  a  brief  strike  on  the  building  being 
erected  in  Tremont  street  for  Oliver  Ditson  Co., 
the  second  floor  of  which  is  to  be  occupied  by 
the  Victor  department  of  this  large  company. 
The  strike  was  due  to  the  fact  that  some  marble 
work  had  been  cut  by  non-union  labor  and  those 
of  the  federation  refused  to  handle  it.  The  strike 
was  settled  so  that  no  serious  delay  was  occa- 
sioned in  construction.  The  building  is  now  go- 
ing up  fast.  Practically  all  of  the  steel  super- 
structure is  in  place  and  the  front  of  the  build- 


ing is  now  being  faced  with  marble.  The  build- 
ing promises  to  be  one  of  the  most  conspicuous 
structures  in  this  much  traveled  thoroughfare. 
New  Booths  for  Eastern  T.  M.  Co. 
Notable  changes  are  being  worked  out  at  the 
Eastern  Talking  Machine  Co.'s  Tremont  street 
headquarters.  The  special  changes  will  be  on 
the  second  floor  where  fourteen  continuously 
ventilated  booths  are  to  be  installed,  these  to  be 
among  the  best  fitted  out  of  any  in  the  city. 
They  are  being  installed  by  the  Unit  Construc- 
tion Co.  Much  of  the  work  heretofore  done  on 
the  second  floor  has  been  transferred  to  the 
ground  floor  and  this  is  now  a  veritable  hive  of 
industry. 

C.  C.  Harvey  Co.  Gives  Afternoon  Teas 

The  C.  C.  Harvey  Co.,  dealers  in  Edison  and 
Victor  goods,  has  again  started  its  afternoon 
teas  and  dansants  and  a  popular  artist  gives  a 
pleasing  entertainment  at  stated  intervals  during 
the  week.  This  innovation  which  is  supervised 
by  Manager  White,  has  attracted  many  people 
ever  since  it  was  inaugurated. 

Growing  Demand  for  Vocalion 

Manager  Hibshman,  of  the  Vocalion  Co.,  re- 
ports that  his  Boylston  street  establishment  is 
daily  proving  more  and  more  popular  as  lovers 
of  good  music  appreciate  the  values  of  the  Vo- 
calion. The  new  store  which  he  opened  a  few 
months  ago  in  Providence  likewise  has  proved 
a  popular   rendezvous   from  the  start. 

A  Busy  Department 

George  Krumscheid,  manager  of  the  talking 
machine  department  of  the  W.  &  A.  Bacon  large 
department  store,  reports  a  good  business  in 
Columbia,  Victor  and  Edison  lines,  and  he  says 
it  is  seldom  that  all  five  booths  are  not  occu- 
pied, which  means  that  he  and  his  staff  of  clerks 
are  kept  on  the  jump. 

Much  Interest  in  Edison  Period  Styles 

Although  the  handsome  and  high  priced 
"Period"  designs  of  the  Edison  machines  have 
only  been  announced  a  short  time,  Vice-presi- 
dent Frederick  H.  Silliman,  of  the  Pardee-Ellen- 
berger  Co.,  says  there  has  been  a  good  deal  of 
inquiry  about  them.  A  series  of  artistic  water 
colors  of  the  various  styles  of  this  latest  output 
of  the  Edison  factory  are  hung  on  the  walls  and 
from  these  one  can  get  an  adequate  idea  of  the 
beauty  of  the  models.  Mr.  Pardee,  of  the  Par- 
dee-Ellenberger  Co.,  when  he  was  up  from  New 
Haven  the  other  day,  said  that  Ida  Gardner  is 


doing  an  important  work  in  his  territory  by  way 
of  popularizing  the  Edison  machines  wherever 
she  goes.  Mr.  Pardee  adds  that  business  in  all 
of  the  territory  under  his  jurisdiction  is  making 
a  most  satisfactory  showing  and  the  two  months 
of  the  present  year  piled  up  a  surprisingly  large 
business. 

The  Emerson  Record  Sales  Association 

The  Emerson  Phonograph  Co.  which  lately 
opened  a  suite  of  offices  in  the  heart  of  the 
retail  section,  is  being  capably  managed  by 
Oscar  W.  Ray,  who  built  up  a  reputation  over 
in  New  York  as  an  efficiency  engineer.  Work- 
ing under  Mr.  Ray  as  New  England  manager  are 
four  men  in  the  field,  Messrs.  Arthur  Petit, 
Charles  Paquette,  Harry  Fox  and  Harold  Glea- 
son.  One  of  the  chief  functions  of  the  Emerson 
as  a  requisite  to  good  business  is  the  education 
of  its  salesmen  so  as  to  properly  present  their 
proposition  and  to  better  understand  human  na- 
ture, a  keen  knowledge  of  which  is  the  prime 
requisite  to  any  good  business  getter.  The 
Emerson  Record  Sales  Association  which  is  di- 
vided into  chapters  has  been  formed  with  this 
sole  purpose  in  view,  and  when  officers  recently 
were  elected  this  was  the  result:  President, 
Oscar  W.  Ray;  first  vice-president,  W.  B.  Jol- 
ley,  of  Philadelphia;  second  vice-president,  F. 
W.  Clement,  of  Chicago;  third  vice-president, 
Charles  A.  Adou,  of  San  Francisco;  secretary, 
E.  V.  Baehn,  of  Philadelphia,  and  treasurer,  E. 
Von  Bloedon,  of  New  York. 

J.  G.  Widener  Resigns  from  Henderson  Co. 

J.  G.  Widener,  who  has  held  an  important 
post  with  the  F.  C.  Henderson  Co.,  which  con- 
trols a  chain  of  talking  machine  departments  in 
some  of  the  leading  stores  has  severed  his 
connection  with  that  concern.  Here  in  Boston 
the  Henderson  Co.  has  successfully  conducted  a 
department  in  the  stores  of  the  Gilchrist  Co., 
Shepherd,  Norwell  Co.,  Houghton  &  Dutton  and 
R.  H.  White  Co.,  carrying  the  Victor,  Edison 
and  Columbia  lines.  Mr.  Widener  is  familar 
with  the  talking  machine  business  and  is  widely 
known  in  the  trade,  through  being  the  vice- 
president  of  the  Henderson  Co.  It  is  under- 
stood he  will  go  into  business  on  his  own  ac- 
count. 

Earl  Carroll  a  Visitor 

Earl  Carroll,  who  wrote  the  music  for  "The 
Love  Mill,"  "Canary  Cottage,"  and  "So  Long, 
Letty,"  was  a  caller  at  the  warerooms  of  the 


if 


EXCLUSIVELY  EDISON 


PARDEE-ELLENBERGER 


Music's  Re-Creation  is  Edison's  latest  con- 
tribution to  the  arts  and  the  sciences.  It  has 
inspired  more  than  two  hundred  music 
critics  to  declare  that  Edison's  Re-Creation 
of  music,  both  vocal  and  instrumental,  is 
utterly  indistinguishable  from  the  original 
when  heard  in  direct  comparison.  Write 
us  for  particulars. 


BOSTON 


NEW  HAVEN 
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THE  TRADE  IN  BOSTON  AND  NEW  ENGLAND— (Continued  from  page  14) 


Eastern  Talking-  Machine  Co.  several  times 
■while  he  was  in  town  during  the  run  of  the 
first  named  at  the  Colonial  Theatre.  Carroll  is 
a  personal  friend  of  Billy  Fitzgerald,  the  East- 
ern's wholesale  manager.  Another  caller  was 
Walter  Van  Brunt,  well  known  to  the  public. 
W.  S.  Parks  Undergoes  Operation 

W.  S.  Parks,  one  of  the  valued  employes  of 
the  Columbia  Graphophone  Co.,  at  its  Tremont 
street  quarters,  was  seized  with  illness  a  week  or 
more  ago  and  was  hastily  taken  to  the  Massa- 
chusetts Homeopathic  Hospital  where  he  was 
operated  on  almost  immediately.  At  the  pres- 
ent time  he  is  well  on  the  road  to  recovery 
much  to  the  gratification  of  his  many  friends. 
A  Washington's  Birthday  Window 

Herewith  is  a  picture  of  a  handsome  Wash- 
ington's Birthday  window  which  attracted  thou- 
sands at  the  Columbia  headquarters  at  the  cor- 


filled  four  large  vans.  When  the  vans  were 
loaded  they  were  paraded  through  some  of  the 
principal  streets  of  Boston  and  Cambridge.  It 
was  one  of  the  largest  orders  ever  filled  by  the 
Columbia  Boston  store. 

Activity  With  M.  Steinert  &.Sons  Co. 
Business  at  the  Arch  Street  Victor  quarters 
of  the  M.  Steinert  &  Sons  Co.  keeps  merrily 
on  under  the  management  of  Mr.  Foote,  who 
succeeded  A.  L.  Royer.  Since  the  completion 
of  all  the  improvements  these  quarters  have  an 
entire  building  devoted  to  the  sale  and  storage 
of  Victor  goods,  and  makes  one  of  the  largest 
establishments  devoted  to  this  line  in  the  city. 


ROSEN'S  HANDSOME  "TALKER"  SHOPS 

Well-Known  Talking  Machine  Dealer  Now  Set- 
led  in  Commodious  Quarters  at  11A  School 
Street — Are  Attractively  Furnished 


The  executive  head  of  the  establishment  is 
Harry  Rosen,  and  assisting  him  are  William  F. 
Howes,  as  manager;  G.  E.  Malnati,  manager  of 
the  machine  department;  L.  Shapiro,  manager  of 
the  record  department;  I.  Ente  and  E.  L.  Daven- 
port, also  of  the  record  department;  W.  H.  Car- 
berry,  J.  B.  Cohen  and  W.  E.  Thumith,  of  the 
shipping  department;  M.  Rosenblatt  and  F.  A. 
Keene,  of  the  repair  department,  while  others 
in  the  establishment  are  Miss  M-  Walshe,  Miss 
E  V.  Marshall,  Miss  E.  D.  Wynott,  Miss  A. 
Tarlin,  Miss  M.  A.  Wetzeln,  Mrs.  H.  Hager, 
Miss  B.  Fennell,  Miss  Helen  Husted,  F.  Stone 
and  E.  Haas.  On  the  first  few  days  of  the 
opening  the  ground  floor  shops  were  filled  with 
flowers,  the  offerings  of  Mr.  Rosen's  friends  in 
the  business. 


The  Columbia  Co.'s  Patriotic  Display 

ner  of  Tremont  and  Avery  streets.    The  win- 
dow was  arranged  by  Billy  Ellsler,  who  has 
been  responsible  for  many  taking  windows. 
Call  on  Columbia  Co. 

H.  A.  Yerkes,  former  district  manager  for 
New  England,  of  the  Columbia  Graphophone 
Co.,  and  Mr.  Wade,  one  of  the  company's  large 
dealers  in  Chicago,  were  visitors  to  Boston  a 
fortnight  ago.  They  we're  entertained  by  Man- 
ager Erisman. 

John  Alsen  Back  in  Harness 

John  Alsen,  who  has  now  recovered  from 
his  recent  attack  of  the  grip,  is  putting  in  his 
usual  amount  of  hustle  as  the  manager  of  the 
Edison  and  Victor  departments  for  George  Lin- 
coln Parker.  He  reports  that  business  is  very 
good  in  both  lines. 

Four  Large  Vans  of  Talking  Machines 

The  Henry  W.  Berry  Co.,  a  large  housefur- 
nishing  establishment  on  Massachusetts  avenue, 
near  Lafayette  square,  Cambridge,  recently  re- 
ceived a  shipment  from  the  Columbia  Co.  which 


Boston,  Mass.,  March  5. — The  new  store  at  11 
and  11 A  School  street,  known  as  Rosen's  Talk- 
ing Machine  Shops,  is  now  in  full  swing  and 
from  the  day  the  establishment  was  opened  it 
has  been  the  mecca  of  a  large  number  of  down- 
town business  men  and  women  who  have  found 
it  a  most  convenient  place  to  stop  on  their  way 
to  and  from  business. 

The  ground  floor,  a 
picture  of  which  is 
herewith  given,  con- 
tains record  racks, 
eight  booths,  cashier's 
office  and  telephone 
switchboard  connect- 
ing a  1 1  departments. 
The  finish  of  the  room 
is  early  English  oak 
and  two  tones  of  soft 
brown.  The  second 
floor,  which  is  con- 
nected with  the  ground 
floor  by  a  stairway,  is 
devoted  to  machines 
salesrooms,  main  of- 
fices and  exchange  li- 
brary. The  repair  and 
supply  departments  are 
on  the  third  floor,  and 
in  the  basement  is  the 
shipping  room  with  ac- 
commodations for  the 
clerks.  New  Home 

Special  features  in  the  arrangement  of  the 
shops  are  the  excellent  lighting  system,  and  a 
clever  arrangement  of  electric  machines  for 
private  demonstration  when  all  the  booths  are 
occupied. 


FORMS  ROYER  TALKING  MACHINE  CO. 

H.  L.  Royer  Takes  Over  Talking  Machine  Busi- 
ness of  Walter  J.  Bates,  Inc.,  Under  Above 
Name — To  Have  Attractive  Quarters 


Boston,  Mass.,  March  6. — Herbert  L.  Royer, 
who  a  few  weeks  ago  severed  his  relations  with 
the  M.  Steinert  &  Sons  Co.,  where  he  was  mana- 
ger of  the  Victor  department  with  headquarters 
in  Arch  street,  has  formed  a  new  association  in 


of  Rosen's  Talking  Machine  Shops 

which  his  friends  are  wishing  him  all  the  success 
possible.  Mr.  Royer  has  acquired  the  talking 
machine  business  of  Walter  J.  Bates,  Inc.,  lo- 
cated at  the  corner  of  Summer  and  Chauncey 

(Continued  on  page  18) 


W.  H.  BAGSHAW  CO. 

\ 


Lowell,  Mass. 


Known  the  world  over 
Used  the  world  over 


Why? 


BAGSHAW  NEEDLES 


16 


THE   TALKING   MACHINE  WORLD 


iiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiM 

si  nun  iniiiiiiiiii  iiiiiiiiiiiiiiiiiniiiiiiiiiiiiiiiiiiiiiiii  iiiiiHiiiiiiiiiinii  inn  


'.i,!.!:!;!.!;!.!.!!^'!'!.!!'!  .in;  i  rirri:  iiM;n:i  1:1  :i:i:it  :i;i:i:n:  ii:iri  r:  i'li.r  

 :  ,: ,i ii :  i:  :! .1 1  Illllllllllllllllllllllllllllllllllllll  Illlllllllllllllllllllllllll  IIHIIIII  Illllllllllllllllllillll  Illlllllll  Illllllli  Illllllllll  "Ill  I  IIIIIIIIIIIIIIIIIIIIIIIIIIII 


The  "Quick-I 

Upright  1 


\  


Grafonola  75 
$75 


Grafonola  100 
$100 


The  quickest  sale  you  ever  made  in  your  business:  show  a  $75 
Columbia  Grafonola  to  any  man  who  knows  what  the  market 
offers  in  standard  machines  at  this  popular  price.    Tone,  size, 
appearance,  proportions,  here  is  a  sight-seen  evidence  of  a  value' 
way  beyond  what  his  money  will  buy  in  another  instrument. 

You  may  as  well  transfer  that  $100  to  your  account,  the  minute 
your  prospect  gets  to  the  point  of  comparing  the  tone  of  the  $100 
Grafonola.  You  can  sell  it  as  music,  aside  from  its  merits  as 
an  artistic,  handsome  instrument. 


Then  the  three  models  of  the  Columbia  Electric  Grafor 
complete  in  its  appeal  to  the  better,  discriminating  class 
sale  you  make.    You  can  get  a  lot  of  meaty  information 

Columbia  Graphophone  Co 


5111 
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The  $150  Columbia  Grafonola  is  convincing  evidence  that 
the  Columbia  is  incomparable  as  a  musical  instrument.  The 
highest  tone-quality,  with  every  refinement  of  mechanism,  form 
and  finish  to  correspond. 


Your  prospect  can't  buy  anything  better  than  the  $200  Columbia 
Grafonola — except  the  same  model  with  an  electric  motor  at 
$225.  It  is  the  apex  of  achievement  in  upright  instruments — 
tonally,  mechanically,  artistically,  the  utmost  perfection  of  the 
reproducing  art. 


^elusive  at  $125,  $175,  and  $225 — and  you  have  a  line 
de  that  brings  you  a  good  substantial  profit  on  every  one 
3u'll  want  to  have  as  a  progressive  dealer  by  writing  to  the 

amy,  Woolworth  Bldg.,  New  York 
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THE   TALKING    MACHINE  WORLD 


THE  TRADE  IN  BOSTON  AND  NEW  ENGLAND— (Continued  from  page  15) 


streets,  with  an  entrance  at  63  Summer  street, 
and  his  department  will  be  known  as  the  Royer 
Talking  Machine  Co.  He  will  handle  the  Victor 
line,  which  has  been  the  machine  carried  under 
the  former  regime. 

Mr.  Royer  has  contracted  with  a  Philadelphia 
company  for  the  installation  of  a  series  of  new 
demonstration  booths  along  the  Washington 
street  front,  and  other  changes  in  the  second- 
story  warerooms  are  contemplated.  Mr.  Royer 
has  had  a  long  experience  in  the  talking  machine 
business  and  through  intimate  contact  with  the 
Victor  Co.  he  is  perfectly  familiar  not  only  with 
the  machiires  but  the  methods  of  this  large  con- 
cern. 

This  arrangement  with  Mr.  Bates  will  in  no 
way  affect  the  piano  business  of  the  concern 
which  will  continue  to  be  handled  by  Mr.  Bates, 
who  has  built  up  quite  an  extensive  business  in 
the  Behning  and  other  well-known  pianos. 


VOCALION  CO.'S  ATTRACTIVE  QUARTERS  IN  PROVIDENCE 


FIRE  NO  HINDRANCE  TO  PROGRESS 

Waterbury,  Conn.,  March  4. — The  recent  fire 
at  the  establishment  of  the  Fulton-Driggs-Smith 
Piano  Co.,  Edison  and  Victor  dealers,  did  con- 
siderable damage  but  neither  fire  nor  water  could 
dampen  the  ardor  of  the  energetic  proprietors  of 
this  live  store,  and  the  McCoy  boys,  as  they  are 
popularly  known  here,  on  the  very  next  day  were 
ready  for  business  in  the  old  City  Hall.  Albert 
McCoy  already  has  gotten  busy  on  plans  for  a 
better  and  more  up-to-date  store  than  ever  be- 
fore, and  the  old  location  is  undergoing  repairs 
and  changes  which  will  make  it  better  adapted 
to  the  handling  of  Victor  and  Edison  goods. 


DOING  WELL  WITH  THE  EDISON 

Middleboro,  Mass.,  March  6. — Although  he  has 
carried  the  Edison  goods  only  a  comparatively 
short  time  the  Cushman-Gardner  Furniture  Co. 
has  been  meeting  with  marked  success.  This 
department  is  being  capably  managed  by  Hiram 
Cushman  of  the  firm.  Plans  will  soon  be  per- 
fected for  increasing  this  department. 


Providence,  R.  I.,  March  8— During  the  four 
months  that  the  Vocalion  Co.  has  maintained 
the  Vocalion  Shop  at 
3  3  6-338  Westminster 
street,  this  city,  a  sur- 
prisingly large  volume 
of  'business  has  been 
recorded,  and  with  the 
branch  getting  into  its 
stride,  as  it  were, 
even  better  results  are 
to  be  looked  for  in  the 
future. 

The  Vocalion  Shop 
in  itself  has  been  the 
talk  of  Providence,  for 
no  expense  has  been 
spared  to  add  to  its  at- 
tractiveness. The  walls 
are  done  in  French 
gray  and  ivory  with  sil- 
ver and  gray  draperies 
and  French  gray  rugs. 
There  are  six  demon- 
strating rooms  in  the 
rear  of  the  main  show- 
room, all  done  in  the 

same  colors  and  with  most  elaborate  lighting 
effects.  The  window  displays  conceived  by 
Manager  L.  G.  Shatney  compel  attention,  al- 
though of  a  character  thoroughly  in  keeping 
with  the  artistic  qualities  of  the  instrument  and 
of  the  shop  itself. 

Manager  Shatney  is  one  of  the  progressive 
young  men  of  the  trade,  and  has  been  con- 
nected with  the  Aeolian  Co.  for  a  number  of 
years.  After  spending  some  time  at  Aeolian 
Hall,  New  York,  in  the  Vocalion  department,  he 
became  connected  with  the  Vocalion  Co.,  of 
Boston,  under  President  Roy  S.  Hibshman  as 
assistant  manager.  His  success  in  this  city  has 
furnished  abundant  proof  of  his  ability. 

The  staff  of  the  Vocalion  Co.  is  being  in- 


creased steadily  to  take  care  of  the  growing 
business,  among  the  recent  additions  being  H. 


Main  Showrooms  of  the  Vocalion  Co.,  Providence,  R.  I. 

C.  Johnson,  for  twelve  years  with  the  Outlet 
Co.,  this  city,  and  John  H.  Masey,  formerly  with 
the  Shepard  Co.,  who  has  been  selling  talking, 
machines  in  Providence  for  sixteen  years. 


F.  E.  MANN  TO  TAKE  UP  NEW  DUTIES 

Will  Become  Manager  of  the  Boston  Offices  of 
the  Columbia  Graphophone  Co. 


Boston,  Mass.,  March  6. — Fred  E.  Mann,  who 
is  to  be  manager  of  the  Boston  offices  of  the 


35  ARCH  ST 


BOSTON, 


Victor  Distributors 

Many  talking  machine  owners  are  forming  their 
record  buying  habits  now.  Be  sure  they  find  what 
they  want  when  they  come  to  your  store.  Keep 
your  VICTOR  record  stocks  complete. 

We  can  help  you  for  we  have 

The  Largest  and  Most 

Complete  Stock  of 
Records  in  New  England 


Write,  or  Telephone  Beach  1330 

M.  STEINERT  &  SONS  CO.,  35  Arch  St.,  BOSTON 


F.  E.  Mann 

Columbia  Graphophone  Co.,  with  headquarters 
at  137  Federal  street,  is  temporarily  located  at 
the  old  Columbia  quarters  at  the  corner  of  Tre- 
mont  and  Avery  streets.  Mr.  Mann  was  men- 
tioned in  last  month's  issue  of  The  World  as 
having  gone  with  the  Columbia  and  the  three 
weeks  following  his  resignation  from  the  Oliver 
Typewriter  Co.,  of  which  he  was  the  Boston 
manager,  he  spent  among  the  Columbia  whole- 
sale offices  in  several  of  the  leading  cities — New 
York,  Cleveland,  Pittsburgh,  Detroit  and  Chi- 
cago. Mr.  Mann's  new  quarters  will  be  ready  - 
in  about  a  fortnight. 


TO  VISIT  OLD  HOME  IN  THE  SOUTH 


W.  A.  Hine,  who  has  been  wholesale  traveling 
salesman  for  the  local  office  of  the  Columbia 
Graphophone  Co.,  has  resigned  from  his  post 
and  is  spending  a  few  days  in  Boston  before 
starting  on  a  short  trip  South  from  which  he 
originally  hails.  He  has  been  in  New  Haven 
for  the  past  eighteen  months,  and  in  that  time 
has  made  a  host  of  friends. 


If  you  are  on  good  terms  with  your  jobber, 
your  banker  and  your  customer,  the  rest  of  the 
world  will  have  a  smile  for. you. 
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Featuring  the  Musical  Possibilities  of  the 
Talking  Machine 


This  is  the  first  of  a  series  of  articles  on  the  Musical  Pos- 
sibilities of  the  Talking  Machine  and  how  they  may  be  util- 
ized to  increase  sales.  The  second  will  appear  in  next 
month's  Talking  Machine  World. — Editor. 

No  one  will  deny  that  the  talking  machine 
business,  both  wholesale  and  retail,  is  in  a 
prosperous  condition  at  the  present  time,  and 
perhaps  there  are  those  who  believe  that  this 
condition  of  things  will  persist  indefinitely  with- 
out any  let-up  from  any  cause.  But  it  is  a  safe 
bet  that  the  most  certain  way  to  attain  disap- 
pointment in  business  is  to  go  on  the  notion  that 
any  sort  of  goods  sell  themselves.  They  don't 
sell  themselves;  not  even  talking  machines. 

The  great  manufacturing  concerns,  like  the 
Victor,  Edison  and  Columbia  companies,  have 
long-  ago  recognized  that  the  talking  machine 
is  primarily  a  musical  instrument  and  must  be 
featured  and  sold  on  that  basis;  and  on  no 
other.  The  business  office  side  of  the  machine  is 
another  matter  altogether.  The  talking  machine 
primarily  is  a  musical  instrument. 

A  Musical  Instrument 

Now  a  musical  instrument  is  useful  only  for 
what  it  does.  In  the  end  it  matters  not  in  the 
least  how  well  it  be  made  or  how  good  it  looks 
to  the  eye,  if  the  music  evoked  from  it  is  'in- 
ferior in  quality,  that  is  to  say,  if  it  fails  to  satis- 
fy the  musical  needs  of  those  who  are  asked  to 
buy  it.  That  is  a  point  we  shall  need  to  remem- 
ber later  on. 

At  the  same  time,  let  it  be  remembered  that 
you  cannot  dissociate  the  talking  machine  from 
the  talking  machine  record.  The  two  are  really 
only  supplements  of  each  other;  a  sort  of  musi- 
cal husband  and  wife.  It  takes  the  two  of  them 
to  make  a  complete  musical  household. 

Everybody  in  this  business  knows  quite  well 
that  the  way  to  keep  up  interest  in  the  talking 


machine  is  to  feature  the  records  and  to  get 
people  coming  in  each  month,  buying  records 
and  taking  interest  in  the  monthly  bulletins  of 
new  members.  This  paper  has  been  talking 
about  such  things  from  the  day  it  first  appeared; 
and  yet  dealers  continue  to  complain  that  their 
one  great  trouble  is  to  get  people  to  continue 
buying  records.  This  article  proposes  to  show 
one  way  in  which  that  complaint  may  be 
nullified. 

That  Early  Enthusiasm 

When  a  family  first  acquires  a  talking  ma- 
chine, all  its  members  (the  family's,  that  is,  not 
the  talking  machine's)  are  in  a  state  of  great 
enthusiasm.  The  first  bunch  of  records  will  be 
played  over  and  over  again,  until  they  become 
stale.  Then — at  this  very  time  when  the  first 
lot  is  stale — comes  the  crisis  in  that  family's 
attitude  towards  the  whole  talking  machine  busi- 
ness. If,  at  this  very  time,  that  family  can  be 
steered  on  to  another  bunch  of  records  and  be 
caused  to  buy  them,  the  chances  are  strongly 
that  the  dealer  will  have  one  more  persistent 
record  account  from  that  time  on.  If  not;  then 
there  will  be  one  more  lukewarm  customer 
whose  enthusiasm  becomes  indifference  and  in- 
difference 'becomes  nothing  less  than  dislike,  in  a 
relatively  short  time.  Of  course,  you  have  your 
"fiends  who  get  all  the  records  of  one  special 
kind  that  they  can  afford  to  buy.  You  have 
your  grand  opera  fiends  and  much  more  your 
jazz  fiends;  but  their  enthusiasms  are  like  them- 
selves, spasmodic  and  uncertain,  though  often 
fierce  enough.  But  this  much  is  true:  You  can- 
not build  a  steady  and  increasing  business  on 
the  chance  enthusiasm  of  a  few  record  fiends. 

No!  The  talking  machine  business  is  a  musi- 
cal business,  which  stands  or  falls  with  the 
record.     To  conduct  a  retail  talking  machine 


By  William  Braid  White 

business  profitably,  the  musical  side  of  the  ma- 
chine must  be  featured  steadily,  persistently  and 
systematically. 

The  Feature  Record 

How  often  do  we  realize  that  the  talking  ma- 
chine is  what  it  is  to-day  mainly  because  of  the 
association  of  great  musical  names  with  its  rec- 
ords? If  we  had  no  records  of  the  great  voices 
of  the  world,  no  records  of  great  violinists, 
'cellists  and  other  instrumentalists,  the  talking 
machine  would  still  be  a  sort  of  curiosity, 
hawked  about  to  be  listened  to  at  country  fairs 
through  an  ear-tube  at  a  nickle  a  throw.  It  is 
the  association  of  great  musical  performances 
(for  that  is  just  what  a  high-class  record  is — a 
great  musical  performance  preserved)  with  the 
talking  machine  that  has  made  that  machine 
commercially  great.  And  it  is  the  association  of 
great  music  with  the  talking  machine  that  alone 
can  keep  it  great;  yes,  that  alone  can  make  any 
talking  machine  dealer  successful.  Lose  your 
trade  in  high-class  records  and  you  lose  your 
whole  business  shortly. 

Perhaps  not  every  possessor  of  a  talking  ma- 
chine has  a  collection  of  grand  opera  records; 
though  all  could,  should  and  might  have  them. 
But  it  is  the  existence  of  those  grand  opera  rec- 
ords that  is  responsible  more  than  any  other 
element  in  the  business,  for  the  sales  of  machines 
among  those  who  do  not  appreciate  the  beauties 
of  fine  music  at  all. 

The  feature  record — the  fecofd  that  preserves 
the  voice  of  a  great  artist — is  the  greatest  trade 
bringing  element  in  the  talking  machine  business. 
That  is  an  axiom  all  should  learn  by  heart. 
The  High  Class  Buyers 

There  seems  to  be  a  fairly  ready  market  al- 
ways and  everywhere  for  even  the  most  expen- 
(Continued  on  page  21) 


LONG  CABINETS 


D  83 

In  all  finishes.  Specially  adapted 
for  use  with  Columbia  50.  Front 
posts  made  to  follow  lines  of  posts 
on  Columbia  75. 


FIRST  and  FOREMOST 

In  the  cabinet  field. 

Why?    Because  we've  specialized  in 

CONSTRUCTION 
FINISH  and 
ADAPTABILITY 

Our  supremacy  in  these  essentials 
warrants  your  handling  the  perfect 
line. 

That's  why  you  should  anticipate  your 
wants  NOW,  when  the  season's  at 
its  height. 


D  79 

In  all  finishes.    Shown  with  top 

moulding  and  shelves. 
Specially    adapted    for   use  with 
Victrola  IX. 


Prompt  deliveries  on  all  orders.    Write  for  Illustrated  Catalogue  of  complete  line 

THE  GEO.  A.  LONG  CABINET  COMPANY 

HANOVER,  PA. 


20 


THE    TALKING    MACHINE  WORLD 


 iiiiiiiiiiiiiinmiii  iiiiiimiiiniiii  iiiiiii  mini  i  111  111  mi  iiiniiiiiiiiiiiiiiiiiiiiii  iiiiiiniiiiiiiii  minium  i  n  ,  11111111,111  mninm  imimiii  1  mini  111111111  iiiiiiiiiing 

annum  iiniiiiiiiiniiiiiiniiiiiiiiniiiiiiiiniiniiiinnnniiiiiiiiiiiniiiiiiiiiiiiiiiiiniinniiiiiiiiniiiiiiiiiiinnnii  nnnniiiiiiiiiiiiiiiiiiiinniiiiiiiinnnnnnnniiiinnniiiiiiiiiiiniinnnniniiiinnniiiniiiiiinnnniiniin   niniinniiiinnnnnnniiiiiiiiinnnniinuiiinniiiinnniiinnnnniiiiiniiniiiniiniiiiiiiiii  I 


'THE  OLD 


AND  THE 


Announcing  Our  Permanent  Exhibit  of  the 

COMPLETE  LINE  OF 

High  Grade  Period  Design  Phonographs 

in  Mahogany  and  Oak,  at  $50,  $60,  $75,  $100,  $150,  $200,  $250  and  $300 

"Our  Cabinets  are  made  by  the  J.  K.  Rishel  Furniture  Co.,  whose  forty-nine  years' 
experience  in  the  manufacture  of  fine  furniture  is  a  guarantee  of  a  perfectly 
designed,  constructed  and  finished  phonograph,  playing  every  type  of  record." 

Every  Machine  Equipped,  free  of  charge,  with  the 
RISHELL  AUTOMATIC  STOP 

RISHELL  PHONOGRAPH  COMPANY,  Williamsport,  Pa. 


NEW  YORK  SHOWROOMS 
244  Madison  Ave. 
Corner  38th  Street 


PHILADELPHIA  SHOWROOMS 
1019  Filbert  Street 
"Near  10th  and  Market  Streets" 


COLUMBUS  SHOWROOMS 
40  West  Spring  Street 
"Next  the  Chittenden  Hotel" 
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"NOTE  THE  NOTES." 
This  is  the  trade-mark  music  lovers  are 


looking  for— and  asking  for.  Are  you  bene- 
fiting by  its  display  ? 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


FEATURING  THE  POSSIBILITIES  OF  THE  TALKING  MACHINE 

(Continued  from  page  19) 


sive  types  of  talking  machines.  Is  it  unfair  to 
argue  that  those  who  know  enough  to  buy  and 
have  the  price  to  buy  the  highest  grades  of  ma- 
chines are  also  those  who  are  most  easily  in- 
terested in  buying  the  highest  grade  of  records? 
Indeed,  it  is  true  that  not  all  of  those  who 
have  the  money  necessarily  have  the  inclina- 
tion. It  is  true  that  there  are  "sun-dodgers," 
cabaret  bugs  and  general  nuisances  of  that  sort 
among  the  high-class  buyers.  It  is  likewise  true 
that  the  people  who  have  lots  of  money  to  spend 
give  the  fashion  to  all  these  things.  But  it  is 
equally  true  that  the  people  who  have  money  to 
spend  are  the  principal  supporters — in  fact,  the 
originators  and  creators — of  every  movement 
we  have  tending  towards  better  understanding 
and  appreciation  of  the  best  in  art  or  literature. 
And  the  safe  betting  is  that  the  best  buyers  of 
the  feature  records  are  the  people  with  the 
money  to  spare. 

Now  the  point  is  that  to  get  the  buyers  into 
the  habit  of  buying  the  best  in  records  steadily, 
we  have  to  play  our  hardest  upon  the  strongest 
features  of  these;  namely,  their  musical  value. 
To  do  that  we  must  advertise,  push  and 
exploit  the  musical  side  of  the  talking  machine; 
to  the  end  that  the  talking  machine  may  be 
thought  of  by  the  public  more  as  a  musical  in- 
strument, which  it  really  is,  and  less  as  a  toy, 
which  it  really  is  not. 

Index  Them! 
Suppose,  therefore,  that  the  name  of  each 
buyer  of  a  talking  machine  of  the  value  of  $100 
or  more  were  put  into  a  card  index  with  a  note 
of  the  make  of  machine,  style,  price,  kind  of 
records  bought  in  first  bunch,  number  in  family, 
social  and  financial  standing.  Suppose  now 
that  each  one  of  these  accounts  be  watched  for 
a  month  to  see  whether  new  records  are  being 
bought,  and  what  kinds.  If  the  card  in  any  one 
case  shows  that  no  new  purchases  are  being 
made,  or  that  such  purchases  are  small,  desul- 
tory or  made  without  any  system,  then  let  an 
invitation  be  sent  to  that  family,  through  the 
personal  call  of  a  high-grade  salesman — prefer- 
ably the  manager  of  the  department  or  a  "swell" 
young  saleswoman  capable  of  talking  to  the 
socially  elect — to  permit  the  giving  of  a  recital 
at  the  home  during  the  coming  month,  using  the 
family's  expensive  machine,  and  a  selection  of 
the  very  best  and  most  high-class  feature  rec- 
ords. Let  the  list  of  invitations  be  made  out  by 
the  hostess  herself  and  let  the  dealer  send  them 
out  on  his  own  special  form  to  these  guests  and 
to  no  others.  For  instance,  the  following  form 
of  invitation  might  be  used: 

For  Example 
"We  are  permitted,  through  the  graciousness 
of  Mrs.  John  Brown  Jones,  to  invite  you  to  a 
recital  of  vocal  and  instrumental  music  at  her 
home,  234  Robinson  boulevard,  on  Friday,  Feb- 
ruary 11,  at  3  p.  m.,  which  is  being  given  by  us 
through  her  kindness  to  some  of  her  music-loving 
friends.  Admission  is  by  invitation  only  and 
you  are  asked  to  be  so  good  as  to  bring  this 


card  with  you.  The  following  artists  will  appear 
during  the  afternoon:  Enrico  Caruso,  Maria  Bar- 
rientos,  Mischa  Elman,  Maud  Powell,  Leo 
Slezak,  through  the  medium  of  the    talk- 
ing machine  installed  recently  by  us  in  Mrs. 
John  Brown  Jones'  home.' 

Still  Another  Example 
Or  something  like  that.  Of  course,  the  sug- 
gestion will  usually  be  taken  up,  because  it 
means  an  entertainment  provided  that  will  pay 
off  some  social  scores  at  the  cost  of  a  little 
afternoon  tea  for  the  visitors.  The  result,  if 
the  affair  is  worked  well,  should  be  two-fold. 
In  the  first  place,  that  family  will  certainly  be 
stirred  up  to  buying  records,  if  one  only  takes 
care  to  leave  them  lying  around  for  a  few  days 
before  they  are  called  for.  Those  records  will 
certainly  be  tried  over  again  and  when  the  sales- 
man calls  for  them,  as  he  should  personally,  he 
will  be  a  chump  if  he  takes  any  of  them  away 
with  him. 

Does  It  Pay? 

It  pays,  too.  The  immediate  sale  of  a  few 
records  to  one  family  is  not  much,  but  the  stimu- 
lative effects  are  great.  These  effects  will  be 
more  or  less  marked  on  every  attendant  at  that 
recital  and  it  is  certain  that  some  of  the  visitors 
will  call  at  the  store  to  buy  records  or  to  look 
at  machines.  It  is  equally  certain  that  the  sug- 
gestion will  be  made  by  some  other  lady  that  her 
living  room  is  just  the  thing  for  a  recital  of  the 


sort.  This  again  opens  up  new  avenues  of  ap- 
proach; and  so  on  indefinitely. 

This  sort  of  publicity  work  is  not  like  the 
player-piano  recitals  which  were  tried  and  aban- 
doned. Here  the  operator  performs  a  merely 
mechanical  part.  No  prospective  purchaser  asks 
whether  he  or  she  can  do  anything  like  this,  for 
changing  records  and  adjusting  sound  boxes  is 
not  hard  work  and  requires  no  special  skill. 
Everybody  knows  that,  given  the  machine  and 
records,  the  same  results  can  be  had  anywhere 
and  by  any  one. 

The  Thin  End  of  the  Wedge 

This  is  but  one  end  of  the  wedge  which  we 
can  thrust  under  the  minds  of  our  customers,  to 
raise  them  up  from  the  morass  of  indifference, 
apathy  and  ignorance  into  which  they  are  always 
ready  to  sink.  There  are  many  other  things  of 
equal  importance  that  may  be  and  should  be 
done,  such  as  following  up  the  sales  of  records, 
classifying  the  preferences  of  customers,  per- 
sonally notifying  them  of  the  arrival  of  new 
numbers  that  "you  really  must  hear,"  and  so  on. 
This  present  article  is  introductory  and  aims  to 
set  forth  one  way  of  approach  whereby  interest 
can  be  aroused,  apathy  eliminated  and  the  musi- 
cal side  of  the  talking  machine  brought  out.  In 
the  succeeding  articles,  I  hope  to  speak  of  how 
an  interest  once  aroused,  can  be  kept  up,  how 
the  talking  machine  may  be  exploited  as  the 
musical  instrument  it  really  is,  and  how  all  this 
may  be  translated  into  increased  profits,  greater 
prestige  and  general  advertising  value  for  the 
benefit  of  the  individual  dealer. 
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CRESSEY  &  ALLEN 

PORTLAND,  ME. 

We  don't  break  records  BUT  we  supply 
them  promptly 


22 


THE    TALKING    MACHINE  WORLD 


HAS  MANY  DISTINCTIVE  FEATURES 


The  1917  Product  of  the  Brooks  Cabinet  Co. 
Wins  Much  Favor — Combination  Stop  and 
Repeater  Should  Interest  the  Trade 


Saginaw,  Mich.,  March  8— The  Brooks  Mfg. 
Co.,  of  this  city,  and  known  as  one  of  the  coun- 
try's leading  furniture  houses,  has  just  an- 
nounced to  the  talking  machine  trade  the  1917 
model  of  the  Brooks  phonograph,  which  in- 
cludes a  number  of  features  that  well  warrant 
the  close  attention  of  dealers.  The  Brooks 
Manufacturing  Co.  manufactured  the  Brooks 
phonograph  last  year,  and  achieved  a  success 
with  this  instrument  far  beyond  expectations. 
The  1917  model,  however,  far  outdistances  the 
popularity  of  last  year's  model,  as  within  two 
weeks  after  the  company  made  its  first  an- 
nouncement, the  plant  was  sold  out  for  the  en- 
tire year  of  1917.  In  order  to  increase  its  ca- 
pacity, the  company  has  made  arrangements  to 
bring  three  other  plants  into  its  organization, 
thereby  quadrupling  its  manufacturing  capacity. 

The  most  distinctive  feature  of  the  1917 
Brooks  phonograph  is  a  combination  automatic 
stop  and  repeater,  the  invention  of  B.  A.  Brooks, 
vice-president  of  the  Brooks  Manufacturing  Co. 
This  automatic  stop  and  repeater  is  an  exclusive 
feature  of  the  Brooks  phonograph,  which  also 
embodies  a  number  of  other  important  construc- 
tive principles,  including  a  universal  tone  arm, 
sound  chamber  made  entirely  of  wood,  silent 
motor,  removable  record  racks  and  accessibility 
of  parts.  The  long  experience  of  the  Brooks 
Manufacturing  Co.  in  the  furniture  manufactur- 
ing field  is  reflected  in  the  quality  of  the  Brooks 
phonograph  cabinets. 

The  technical  description  of  the  Brooks  com- 
bination automatic  stop  and  repeater  as  an- 
nounced by  the  company  is  as  follows: 

"The  brake  lever  moves  over  a  graduated  dial,  so  that 
the  operator  may  leave  it  set  to  play  continuously  or  to 
stop  after  playing  one,  three,  five  or  ten  records.  The 
machine  is  absolutely  'fool-proof  in  that  (excepting  the 
brake)  there  are  no  levers  to  move.  One  simple  adjust- 
ment is  all  that  is  required,  and  this  only  when  changing 


from  one  sized  record  to  a  record  of  another  size.  The 
entire  instructions  are  as  follows: 

"First,  Set  the  needle  at  the  inner  cutting  of  the  record 
and  then  remove  (or  set)  the  brake.  Second,  To  change 
from  a  14,  12,  10,  8,  7  or  5-inch  record  to  a  record  of 
another  size,  shift  the  record  guide  to  the  size  record  to 
be  played. 

"In  operation  the  needle  is  lifted  automatically  and  trans- 
ferred to  the  outer  edge  of  the  record.  During  the  time 
of  this  movement  the  turntable  attains  its  proper  speed. 
After  depositing  the  needle  o'n  the  outer  edge,  it  is  forced 
into  the  groove.  Although  this  force  is  positive,  it  is 
not  sufficient  to  cause  the  needle  to  jump  from  the  groove. 
After  the  needle  has  been  deposited  in  the  groove,  all 
connections  between  the  reproducing  parts  and  the  device 
are  severed  so  that  it  can  not  affect  the  tone.  The  needle 
travels  across  the  record  in  the  usual  manner  to  the  point 
at  which  it  was  set.  The  operation  is  then  automatically 
repeated  any  desired  number  of  times  or  stopped  after 
playing  the  number  of  records  indicated  by  the  operator 
when  setting  the  brake  lever. 

"In  operation,  the  device  lifts  and  deposits  the  needle 
more  accurately  and  gently  than  is  possible  by  hand. 
There  is  less  objectionable  noise  than  in  the  present  high 
grade  machines:  this,  for  the  reason  that  it  is  easy  and 
natural  when  playing  with  the  repeater  to  keep  the  ma- 
chine covered  with  the  top  down. 

"The  safety  groove,  that  "is,  the  deep  groove  some  record 
makers  place  just  outside  and  inside  the  record  butting, 
in   no   way  affects  the   operation   of  this  device.  That 


part  of  the  device  visible  is  very  simple,  and  adds  to 
rather  than  detracts  from  the  appearance  of  the  instru- 
ment. 

"The  brake  and  stop  mechanism  also  functions  as  an 
electric  switch  so  that  no  alteration  is  required  when  an 
electric  motor  is  used.  No  power  is  required  to  operate 
the  repeating  device  for  the  reason,  that  because  of  its 
continuous  operation  it  conserves  the  power  usually  lost 
in  stopping  and  starting  the  motor:  the  power  so  saved 
is  sufficient  to  operate  the  repeater,  hence  a  spring  motor 
will  play  the  same  number  of  records  with  or  without 
the  attachment.  From  a  mechanical  point,  the  device  is 
very  simple.  There  are  no  parts  to  wear  out  or  get  out 
of  order.  It  will  outlast  the  other  working  parts  of  a 
talking  machine.  From  a  manufacturing  point,  the  device 
is  entirely  made  of  stamped  metal  parts,  riveted  together. 
It  can  be  manufactured  in  quantities  at  an  exceedingly  low 
cost. 

"In  conclusion,  it  should  be  reiterated  that  this  stop- 
and-repeater  is  purely  automatic — that  it  functions  prop- 
erly in  spite  of  the  operator — that  no  particular  care  is 
required  in  setting  the  needle  at  the  inner  end  of  the 
cutting — the  tone  arm  may  be  waved  back  and  forth  ill 
all  possible  ways,  and  if  the  needle  is  finally  left  at,  or 
nearly  at,  the  inner  edge  of  the  cutting  it  will  operate 
perfectly.  The  device  may  be  set  to  play  any  part  of 
a  record,  that  is  to  say,  it  may  be  so  set  as  to  play  and 
repeat  any  section,  such  as  a  chorus  in  a  musical  com- 
position. Several  applications  for  patents  are  now  pend- 
ing, and  it  will  be  fully  protected  in  all  foreign  countries." 


HOLD  ANNUAL  MEETING 

American  Graphophone  Co.  Elects  Officers  and 
Directors  for  Ensuing  Year 


THREE  NEW  GALLI-CURCI  RECORDS 

Great  Demand  for  Records  of  New  Soprano 
Sensation  Prompts  Issuance  of  New  List 


The  annual  meeting  of  the  stockholders  of 
the  American  Graphophone  Co.  was  held  last 
week  at  the  executive  offices  of  the  company, 
Bridgeport,  Conn.,  and  the  following  board  of 
directors  was  elected:  Edward  N.  Burns,  Walter 
S  Carpenter,  Jr.,  Chas.  W.  Cox,  Philip  T. 
Dodge,  Mortimer  D.  Easton,  Van  Horn  Ely, 
William  M.  Johnson,  Edward  V.  Murphy,  John 
J.  Phelps,  F.  J.  Warburton  and  Francis  S. 
Whitten. 

The  board  of  directors  convened  at  Bridge- 
port on  Monday  and  elected  the  following  of- 
ficers for  the  ensuing  year:  President,  Philip  T. 
Dodge;  vice-presidents,  Frederick  J.  Warburton, 
Wm.  M.  Johnson  and  C.  W.  Woddrop;  secre- 
tary and  treasurer,  C.  W.  Woddrop;  assistant 
secretary  and  treasurer,  Theo.  Novakoski. 


The  Victor  Talking  Machine  Co.  have  just 
issued  a  special  list  of  three  new  records  by 
Galli-Curci,  the  latest  operatic  sensation,  and 
who  is  under  exclusive  contract  with  the  Vic- 
tor Co.  New  records  have  been  issued  in  re- 
sponse to  the  heavy  demand  from  the  trade 
throughout  the  country,  even  in  the  small  towns, 
and  include  "Home,  Sweet  Home,"  in  English, 
"Romeo  et  Juliette,"  Gounod's  waltz  song,  in 
Italian,  and  the  Mad  Scene  from  "Lucia,"  in 
Italian.     All  are  twelve-inch  size. 


The  Piedmont  Phonograph  Co.,  Lenoir,  Va., 
has  been  incorporated  with  a  capital  stock  of 
$125,000  to  manufacture  and  sell  phonographs. 
G.  O.  Shakespeare  and  S.  W.  Lawrence  are 
among  the  incorporators. 


This  is  our  No.  16 
Motor,  which  will  play 
five  10-inch  or  three  12- 
inch  lateral  cut  records 
with  one  winding.  Dou- 
ble springs,  made  from 
the  highest  quality  ma- 
terial. Worm  driven 
governor.  Cast  iron 
frame.  One-piece  forged 
crank  handle. 


The  lever  shown  on  top 
of  motor  is  the  under- 
neath turntable  gover- 
nor brake  stop.  A  Speed 
Indicator  and  Dial  is 
furnished  with  this 
motor.  Exceptionally 
silent  winding  mechan- 
ism and  silent  running. 


By  the  turning  of  one 
screw,  the  spring  cup 
can  be  removed. 
When  you  see  this  mot- 
or, it  represents  the 
highest  quality,  for  it 
has  been  made  by  a 
concern  that  has  thirty 
years'  experience  in  this 
line.  We  also  manu- 
facture TONE  ARMS, 
SOUND  BOXES  and 
other  parts.  Prices  on 
application. 


Meisselbach 
Motor  Construction 

Originality  of  design  is  a  paramount 
feature  of  Meisselbach  Motors.  There 
has  been  no  copying  from  others. 
There  has  been  no  lowering  of  quality 
standards. 

To  know  about  the  Meisselbach 
gives  you  a  new  idea  of  motor  con- 
struction; of  noiselessness;  of  smooth- 
ness in  operation,  and  of  absolute 
tempo  maintenance. 

If  your  motor  bears  the  name  "Meis- 
selbach'" your  motor  troubles  are  over. 
Your  dealers  will  be  delighted. 

Pioneers  in  the  development  of  quality 
talking  machine  motors 

A.  F.  Meisselbach  &  Bro. 

Newark,  N.  J. 
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r=  Ja  Needles!— Needles!!— Needles  !!Hi 

DON'T  BEG  FOR  THEM 

We  Are  Giving  Them  Away 
"Any tone  Semipermanent  Needle"  allowed 
MR.  DEALER:  We  are  giving  away  $5,000 

In  Anytone  Needles 
DO  YOU  WANT  YOUR  SHARE? 
We  are  giving  the  dealer  the  benefit  instead  of  the  publishers. 
You  can  have  any  part  of  it  if  you  are  a  live  wire  (also  get  some  real  money). 
For  particulars— send  addressed  stamped  envelope,  or  better  still 

SEND  10c  FOR  A  SAMPLE  OF  THE  ANYTONE  NEEDLE 

aud  judge  for  yourself.  It's  the  finest  phonograph  needle  ever  made,  it  will  play 
anytone  LOUD,  MEDIUM,  SOFT,  all  with  one  needle.  Will  play  many  times 
without  changing — will  not  injure  the  finest  record. 

J=  H  Anytone  Needle  Co.,  Newark,  N.  J.=J 


Exclusive  Distributors  Wanted 


FRACTIOUS  HORSES  TAMED  BY  MUSIC     INJUNCTION  AGAINST  CUT  PRICES 


The  Remarkable  Experiments  of  an  English 
Army  Officer  Are  Most  Interesting 


The  accompanying  illustration  will  perma- 
nently dispel  any  idea  that  horses  have  no  musi- 
cal appreciation,  for  the  expressions  on  the 
equine  faces  in  this  picture  certainly  belie  any 
claim  that  these  animals  do  not  understand  good 
music  when  they  hear  it. 

Lieut.  Remington,  of  the  English  army,  the 
man  who  tames  the  equine  incorrigibles  dis- 
charged from  the  service  for  being  fractious  in 
their  behavior,  finds  that  the  music  of  a  Colum- 
bia Grafonola  has  a  wonderful  physical  effect  as 
well  as  psychological  effect  on  the  four-footed 
chargers.      At    Shrewsbury,    England,  Lieut. 


Berliner  Gramophone  Co.,  Ltd.,  Get  Restrain- 
ing Order  Against  Canadian  Specialties  Co. 
for  Offering  Victor  Records  at  Cut  Price 


Montreal,  Can.,  March  7. — Just  before  the 
holidays  the  Berliner  Gramophone  Co.,  Ltd.,  of 
this  city,  were  advised  that  a  concern  calling 
itself  the  Canadian  Specialties,  Limited,  of 
Moose  Jaw,  was  selling  and  offering  for  sale 
Victor  records  at  considerably  less  than  the 
regular  catalog  prices.  They  were  advised  that 
this  concern  had  obtained  possession  of  these 
records  from  some  former  "His  Master's  Voice" 
dealer  who  had  discontinued  the  line. 

On  the  contention  that  their  record  patents 
were  being  infringed  by  the  sale  of  these  rec- 


How  Grafonola  Music  Hath  Cha 

Remington  takes  these  outlaws,  and  by  con- 
ciliating them  with  Grafonola  concerts  accom- 
panied by  kindly  treatment,  has  accomplished 
wonders  in  changing  the  natures  of  bad,  vicious 
horses  and  making  them  be  good. 


INSTALL  DEMONSTRATION  BOOTHS 

B.  Feldman  &  Sons,  Little  Falls,  N.  Y.,  Prepare 
to  Take  Care  of  Growing  Business 


Little  Falls,  N.  Y.,  March  5.— B.  Feldman  & 
Sons,  talking  machine  dealers  of  this  city,  have 
just  installed  three  sound  proof  demonstration 
booths  ,for  Victrolas  and  records  on  the  main 
floor  of  their  establishment  at  Albany  and  Sec- 
ond streets.  Formerly  the  firm  had  one  booth 
on  the  second  floor  of  the  building,  but  the 
increasing  demand  upon  the  department  made 
the  removal  to  the  main  floor  space  imperative. 
Each  of  the  booths  is  in  a  different  finish — one 
in  mahogany,  another  in  fumed  oak  and  a  third 
in  quartered  oak.  They  are  well  lighted,  hand- 
somely furnished  and  ventilated  by  a  patent 
process. 


rms  to  Soothe  the  Equine  Breast 

ords  at  less  than  the  licensed  retail  price,  they 
instructed  their  solicitors,  Messrs.  Blake,  Lash, 
Anglis  &  Cassels,  of  Toronto,  to  take  what- 
ever steps  might  be  necessary  for  the  protec- 
tion of  their  interests.  They  took  the  matter 
up  through  Messrs.  McKeszie,  Brown  &  Co., 
of  Regina,  and  application  was  made  for  an 
injunction.  This,  Messrs.  McKenzie,  Brown  & 
Co.,  were  successful  in  obtaining,  in  the  form 
of  an  interim  injunction,  restraining  the  defend- 
ants from  selling  Victor  records  at  less  than 
the  licensed  retail  prices,  and  from  giving  away 
one  or  more  such  records  as  a  premium  with 
others,  such  injunction  being  good  until  the  25th 
instant,  when  a  motion  to  continue  it  until  the 
trial  would  be  made. 

On  the  motion  to  continue  the  injunction 
coming  up,  the  order  was  issued  by  Judge  El- 
wood,  continuing  the  injunction  until  the  trial 
of  the  case,  which  will  take  place  in  the  near 
future. 


Thos.  Purseglove  has  moved  his  Victrola 
store  to  larger  quarters  in  Northampton,  Mass. 
The  new  store  has  been  elaborately  decorated 
and  furnished,  the  equipment  including  two 
sound-proof  booths. 


INCORPORATED 

J.  A.  Hultman  &  Son  Co.,  Worcester,  Mass., 
has  been  incorporated  with  capital  stock  of 
$20,000  for  the  purpose  of  dealing  in  phono- 
graphs, records,  etc.  The  incorporators  are: 
Paul  Hultman,  who  is  president  and  treasurer, 
and  A.  Gustafson  and  Harriet  I.  Keyes. 


Operaphone 
Records 


The  wonderful  thing 
about  Operaphone 
Records,  is  that  every 
desirable  feature  credited 
to  the  higher  priced 
records  will  be  found  in 
all  truth  to  apply  to  the 
Operaphone : 

Here  is  an  infinitely  varied 
range  of  quality  selections 
— vocal,  instrumental  and 
novelty  numbers. 

Operaphone  Records 
play  at  least  as  long  as 
high  priced  10-inch 
records. 

If  you  want  to  handle 
records  that  make  pleased 
customers  and  that  give 
you  a  good  profit  besides 
— you  are  certainly  look- 
ing for  the  Operaphone 
proposition. 

Mail  this  coupon  today. 


Operaphone, 
Dept.  9, 

200  Fifth  Ave., 

New  York  City. 

Gentlemen : 

Send  me  the  details  of  the  Opera- 
phone proposition. 


Name..- 
Address 
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AND 


/(  is  in  a  class  by  itself  and  will  be  de- 
manded instantly  for  homes  that  now 
have  the  best  heretofore  procurable 

Dimensions 

Equal  in  size  to  usual  $300  instrument 
Height,  50  in.      Width,  213/4  in. 
Depth,  231/2  in. 

Retail  Prices 

Oak  or  Mahogany 
Spring  Motor,  without  repeater,  $125.00 

Nickel  Plated 

Spring  Motor,  with  repeater,    .     150  00 
Nickel  Plated 

Electric  Motor,  with  repeater    .     175  00 
Nickel  Plated 

Electric  Motor,  with  repeater    .     200  00 
Gold  Plated 
The  Spring  Motor  Plays  Eight  10-inch  Records 


The  First  and 
Only  Practical 
Automatic 
Stop 
and  Repeater 


MR.  DEALER: 

It's  an  absolute  cold  fact  that  this  Bulletin  is  literally  offer- 
ing you  a  fortune. 

The  amount  of  your  sales  and  profits  for  the  next  two 
years  will  be  limited  only  by  our  inability  to  keep  up  with  your 
requirements.  We  promise  to  keep  up.  We  intend  to  make 
good  in  every  instance,  while  we  know  that  by  no  possibility 
will  we  be  able  to  take  care  of  all  business  offered,  we  also 
know  that  we  can  limit  the  number  of  our  contracts  to  those 
dealers  we  can  supply.  Never  before  has  the  business  of  mer- 
chandising offered  such  opportunity !  Your  public  is  already 
educated  in  phonographic  requirements  —  knows  its  limita- 
tions and  will  instantly  recognize  the  merits  and  advantages  of 
this  great  invention. 

Your  field  is  clear.  From  the  view-point  of  the  "Brooks" 
there  is  not  a  single  Phonograph  in  it.  There  is  an  immediate 
demand  for  these  instruments  by  people  who  are  now  supplied 
with  the  best  heretofore  obtainable.  In  size  and  appearance 
the  "Brooks"  compares  favorably  with  Instruments  retailing 
for  $300.00  and  up. 

In  tone  qualities  it  is  unexcelled  by  any  talking  machine  on 
earth!  In  mechanical  equipment  and  automatic  features  it  is 
years  in  advance  of  its  nearest  competitor. 

Take  advantage  of  this  wonderful  opportunity  and  let  us 
hear  from  you  immediately. 


Brooks  Manufacturing  Co.,  Saginaw,  Mich. 
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EPEATEp 

PI  AVQ   A mv  ci7rn  nicr  ^ 


Announcement 
to  Distributors 
and  Dealers 


Contracts  Now  Being  Placed 

Delivery  Single  Sample  Only 
March  Fifteenth  to  April  First 

Quantity  Orders  After  April  First 


PLAYS  ANY  SIZED  DISC 
RECORD  ANY  DESIRED  NUMBER  OF  TIMES 

Sets  Automatically 

Excepting  this  Dial 
there  is  Not  a  Thing 
to  Move-Not  a  Button 
to  Push — A  bsolutely 
Fool-Proof —  Simplest 
Operating  Phonograph 
in  the  World 

Will  Play  and  Repeat 
any  Selected  Part  of 
a  Record 

This  device  is  an  exclusive 
Brooks  feature.  It  is  the  in- 
vention of  an  officer  of  this 
Company.  It  will  not  be  sold 
separately  or  with  any  other 
make  of  phonograph 

Instructions 


The  above  is  set  to  play  five  times 
and  stop 


1.  Set  the  needle  at  the  inner  edge  of  the 
record  cutting,  then  move  the  pointer  to  "con- 
tinue" or  to  the  figure  indicating  the  number  of 
times  the  record  is  to  be  repeated. 

2.  When  changing  to  a  record  of  another 
size,  set  record  guide  to  the  outer  edge  of  the 
record  to  be  played. 

In  operation  the  needle  is  lifted  automatically  and  gently 
deposited  at  the  outer  edge  of  the  record  cutting  more  accurately 
than  is  possible  by  hand. 


This  Million  Dollar 
Invention 

is  the  only  important  advance  in  the 
phonographic  art  since  the  introduc- 
tion of  the  disc  record.  It  is  to  the 
Talking  Machine  what  the  Electric 
Light  and  Self  -  Starter  were  to  the 
Automobile.  It  marks  the  advent  of  a  new  era  in  the  Talking  Machine 
world — It  overcomes  the  final  objection,  eliminates  all  the  bother,  work 
and  attention  necessary  to  operate  all  other  Talking  Machines. 

This  advertisement  is  to  the  experienced  dealer  —  hence  we  devote  no 
space  regarding  tone  qualities,  materials,  finish,  etc.,  excepting  to  state 
that  the  best  sound-box,  tone-arm  and  motor  obtainable  are  installed  in 
the  best  designed  and  finished  cabinet  we  know  how  to  build.  No  better 
high-grade  Talking  Machine  has  yet  been  produced. 


Brooks  Manufacturing  Co.,  Saginaw,  Mich. 
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The  Columbia  Grafonola  is  a  sight  draft  on 
any  prospect's  bank  account — if  he  wants 
the  instrument  that  shows  most  for  his 
money— tone,  appearance,  finish  and  size. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolvvorth  Building,  New  York 


MONTREAL  A  BUSY  TRADE  CENTER 

Immaculate  Plant  of  Berliner-Gramophone  Co. 
— Lindsay's  New  Equipment — Install  New 
Edison  in  Ottawa — No  Let  Up  in  Machine 
and  Record  Activity  Throughout  the  Province 


Montreal,  Can.,  March  5. — It  is  not  unusual 
to  whiten  walls  and  ceilings  to  reduce  lighting 
costs,  but  not  many  manufacturers  have  realized 
that  the  idea  can  be  carried  further.  In  the 
machine  shop  of  the  Berliner  Gramophone  Co., 
Ltd.,  in  this  city,  every  machine  is  white  enam- 
eled. Combined  with  white  ceiling  and  walls 
and  plenty  of  unobstructed  windows  the  light- 
ing cost  is  reduced  to  a  minimum.  Careful  tests 
have'  also  shown  that  workmen  are  more  ef- 
ficient with  bright  and  orderly  surroundings. 

Glass  shelves  are  used  by  the  C.  W.  Lindsay 
Co.,  Ltd.,  in  the  record  room  of  their  Victrola 
department  in  this  city.  Tin  shelving  was  for- 
merly used,  but  heavy  glass  has  been  found  to 
have  advantages  in  not  bending  and  in  im- 
proved light.  The  records  are  shelved  in  plain 
manilla  envelopes  that  never  leave  the  shelves, 
and  each  envelope  bears  the  number  of  the  rec- 
ord it  contains.  An  empty  envelope  indicates 
a  record  needed  for  stock. 

A  short  time  ago  Mr.  and  Mrs.  Sinclair  in- 
stalled an  official  laboratory  model  of  the  New 
Edison  at  Racquet  court,  Ottawa,  Ont.,  for  use 
in  all  dance  instruction  and  for  the  entertain- 
ment of  their  patrons.  As  conclusive  evidence 
of  the  perfect  dance  music  afforded  t>y  the  Edi- 
son, Mr.  and  Mrs.  Sinclair  called  at  The  Phono- 
graph Shop,  167  Sparks  street.  Edison  head- 
quarters in  Ottawa,  and  demonstrated  to  the 
staff  a  few  special  dance  steps  to  the  New  Edi- 
son, an  illustration  which  appeared  in  all  the 
Ottawa  papers. 

Charles  Culcross,  Sonora  and  Columbia  rep- 
resentative, has  taken  in  exchange  recently  a 
number  of  high  grade  pianos  for  machines. 

Gervais  &  Hutchins  are  selling  quite  a  number 
of  cabinets  for  talking  machine  records  in  ma- 
hogany, fumed  oak,  etc. 

The  Berliner  Gram-O-Phone  Co.,  Ltd.,  made 
a  donation  of  $3,000  to  the  Patriotic  Fund  and 
Red  Cross  Victory  Campaign.  This,  in  addi- 
tion to  the  large  number  of  machines  which 
they  have  donated  to  the  interment  camps  and 
those  sent  overseas. 

J.  A.  Hurteau  &  Co.,  Ltd.,  are  well  satisfied 
with  the  volume  of  Pathe  business  to  date  this 


year,  and  Miss  Lapierre,  of  this  firm,  is  of  the 
opinion  that  this  year  will  eclipse  all  previous 
years  in  the  popularity  of  the  "Talker."  They 
report  a  large  demand  for  imported  Pathe  rec- 
ords, of  which  they  make  a  specialty. 

Gervais  &  Hutchins  are  handling  in  addition 
to  the  Cecilian  the  Columbia  and  Operaphone. 

Miss  Vezina,  in  charge  of  the  talking  machine 
department  of  Almy's,  Limited,  reports  no  let 
up  in  Columbia  business,  sales  for  January  and 
February  in  machines  and  records,  being  equal 
to  December,  which  was  looked  upon  as  a 
splendid  month  in  volume  of  business. 

Ysaye's.  recent  recital  at  Monument  National, 
which  was  greeted  with  an  overflowing  house, 
was  a  great  success,  and  Columbia  dealers  re- 
port a  good  call  for  this  artist's  records. 

Hershbain  Bros.,  444  St.  Lawrence  boulevard, 
are  wholesalers  of  talking  machines  and  parts; 
also  specialize  in  repair  work. 

A.  Renaud  &  Son,  196  Peel  street,  are  selling 
wholesale  and  retail  the  De  Luxe-a-Tone  phono- 
graphs. 

Encouraging  reports  of  business  and  a  splen- 
did optimism  for  the  future  are  received  from 
the  Canadian  Gramophone  Co.,  Columbia  job- 
bers for  the  Province  of  Quebec. 

Enthusiasm  is  rampant  with  Layton  Bros,  as 
regards  Edison  and  Columbia  products.  These 
makes  are  gaining  in  popularity  every  day. 


CABINET  STYLE  TOY  PHONOGRAPHS 


The  Mascot  Talking  Machine  Manufacturing 
Co.,  New  York,  the  oldest  maker  of  the  cabinet 
style  toy  phonograph,  has  just  extended  its  line 
of  "Mascot"  phonographs,  so  that  three  models 
are  now  on  the  market,  "Mascots"  I.  II.  and  III., 
retailing  at  $7.50,  $30  and  $125  respectively.  The 
"Mascot"  No.  1  model  has  achieved  success 
throughout  the  country,  and  its  distinctive  fea- 
tures have  made  it  popular  with  that  portion 
of  the  public  who  are  in  the  market  for  toy 
phonographs.  This  machine  is  designed  to  play 
five  and  seven-inch  records,  and  its  construc- 
tional merits  have  been  praised  by  the  com- 
pany's dealers.  J.  Polard,  general  manager  of 
the  Mascot  Talking  Machine  Manufacturing  Co., 
is  in  charge  of  production  and  sales,  and  is  con- 
centrating his  efforts  on  giving  "Mascot"  dealers 
efficient  service  and  co-operation.  The  Mascot 
models  Nfis.  I  and  II  are  regulation  cabinet 
phonographs,  playing  all  makes  of  records,  and 
embodying  individual  cabinet  designs. 


ROTTEN  STONE 

The  only  American  stone.  Guaranteed  at  least  equal  to  any  imported. 
Special  grade  for  Talking  Machine  Records. 
Another  grade  for  wood  finishing  and  polishing. 

Free  samples  upon  request 

KEYSTONE  MINERALS  COMPANY 


35  EAST  21st  STREET 


NEW  YORK,  N.  Y. 


NEW  ARTISTS  IN  EVIDENCE 

The  Starr  Phonograph  Records  Are  Steadily 
Increasing  in  Popularity — Some  Important 
New  Artists  Making  Records 


Cincinnati,  O.,  March  8. — The  talking  machine 
records,  manufactured  by  the  Starr  Piano  Co., 
are  becoming  very  popular  with  the  trade  gen- 
erally and  the  purchasing  public. 

The  record  sales  are  increasing  steadily  and 
the  March  output  was  the  largest  since  the  com- 
pany has  been  making  records.  New  artists 
are  added  to  the  company's  list  at  frequent  in- 
tervals, and  the  general  results  have  been  most 
satisfactory.  Some  of  the  most  popular  are 
those  whistled  by  Miss  Sibyl  Sanderson  Fagan, 
who  has  contributed  a  number  of  selections  to 
the  Starr  catalog.  Another  popular  recorder  on 
the  Starr  list  is  Strickland  Gillilan,  the  noted 
American  humorist.  Among  other  things  he 
has  recorded  for  the  March  list  are:  "When  Our 
Gal  Spoke  a  Piece"  and  "Swellhead."  He  has 
other  offerings  in  the  April  list.  The  Starr  list 
is  growing  larger  and  more  varied  each  month, 
and  the  officers  of  the  company  are  very  pleased 
with  the  outlook.  The  Starr  record  trade  mark, 
that  is  a  green  and  red  parrot  standing  on  top 
of  a  Starr  record,  is  being  seen  in  an  increasing 
number  of  stores. 


ATTRACTIVE  PATHE  PUBLICITY 

The  Pathe  Freres  Phonograph  Co.,  Brooklyn, 
N.  Y.,  carried  an  atractive  full-page  advertise- 
ment in  the  Saturday  Evening  Post  recently, 
featuring  the  new  professional  model  Pathe- 
phone,  the  recordings  by  Muratore,  the  world- 
famous  tenor  and  the  new  Pathe  records  for 
March.  The  latter  feature  caused  considerable 
comment  as  the  list  contained  records  by  a 
number  of  renowned  artists,  including  Lucien 
Muratore,  Adamo  Didur,  Leo  Slezak,  Eleonora 
de  Cisneros,  Jacques  Thibaud,  Thomas  Egan 
and  others.  There  were  also  listed  instrumental 
numbers,  popular  hits  and  dance  records,  which 
were  all  embodied  in  this  list. 


PAR=0=KET  TO  MAKE  KMNCH  RECORD 

It  is  reported  that  the  Paroquette  Record  Mfg. 
Co.,  47  West  Thirty-fourth  street,  New  York 
City,  manufacturers  of  the  seven-inch  double 
disc  Par-O-Ket  record,  will  soon  manufacture  a 
ten-inch  double  disc  record.  This  move  was 
brought  about  by  the  repeated  requests  of 
Par-O-Ket  jobbers  and  dealers  throughout  the 
country  who  have  asked  the  company  to  manu- 
facture a  good  ten-inch  record  that  will  sell  for 
less  than  75  cents. 


PURCHASES  INTEREST  IN  CONCERN 

John  C.  Wallace  has  purchased  a  half  inter- 
est in  the  music  business  of  B.  J.  Chandler,  of 
Santa  Anna,  Cal.,  and  will  have  charge  of  the 
talking  machine  department. 


The  Verdiphone  Record  Co.,  Wilmington, 
Del.,  has  been  incorporated  with  a  capital  stock 
of  $500,000  to  make  records  and  talking  machines. 
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SECRETARY  OF  COMMERCE  REDFIELD  REVIEWS  CONDITIONS 

Summarizes  the  Present  Business  Situation  at  the  Recent  Meeting  of  the  Chamber  of  Commerce 
of  the  United  States— Sees  Clean  Helpful  Competition  Coming 

Washington,  D.  C„  March  5 


-At  the  recent 
meeting  of  the  Chamber  of  Commerce  of  the 
United  States  held  at  the  New  Willard  Hotel, 
one  of  the  most  valuable  addresses  was  made  by 
the  Hon.  William  C.  Redfield,  Secretary  of  Com- 
merce, whose  very  pertinent  remarks  anent 
competition  and  co-operation  should  be  of  more 
than  passing  interest  to  every  one. 

"Finally,  there  emerges  as  perhaps  the  most 
important  present  contribution  to  our  progress 
out  of  the  new  order,  the  dawning  day  of  co- 
operation among  us.  Long  we  worshiped  at 
the  shrine  of  competition.  But  competition 
in  its  worst  and  unrestricted  phases  is  a 
false  god,  a  devourer  of  things  economic,  a 
creator  of  monopoly.  It  is  the  cruel  law  of  the 
survival  of  the  strongest.  ■  It  is  the  lex  talionis 
of  the  business  world.  In  its  pure  form  com- 
petition means  that  he  shall  take  who  has  the 
power,  and  he  shall  keep  who  can.  The  path  of 
competition  is  spread  with  industrial  and  human 
wrecks.  From  it,  we  reacted  into  combination, 
to  the  opposite  extreme,  out  from  the  frying  pan 
into" the  fire  lead  by  the  ignis  faiuus  of  fancied 
profits.  Great  combinations  grew,  often  con- 
trary to  economic  law,  and  so  visibly  abusive  of 
the  rights  of  the  business  and  the  consuming 
world,  that  statutes  completed  the  destruc- 
tion which  economics  had  in  process.  The  com- 
bination left  to  its  unrestricted  self  is  as  full 
in  theory  and  bad  in  practice  as  cold  competition 
was  cruel. 

"Economic  laws  do  not  run  backward.  We 
may  not  grind  with  the  water  that  has  passed 
under  the  mill.  Competition  cannot  be  restored 
by  statute  law  when  economic  law  has  decreed 
its  doom.  Its  good — and  there  was  much  good 
in  it — will  be  retained;  its  evil  will  not  come 
back  to  plague  us.  From  combination  too  we 
shall  extract  the  good,  and  the  evil  which  we 
have  rejected  we  shall  not  again  take  to  our 
bosom.    Both  their  strengths  and  their  weak- 


nesses point  to  another  and  a  better  thing. 
I  call  it  co-operation.  It  is  larger  than  compe- 
tition. It  is  more  unself  than  combination.  It 
is  safer  than  either.  It  involves  the  charging 
upon  business  of  a  public  interest.  It  forbids 
that  the  producer  shall  be  he  who  exacts  from 
the  consumer  the  utmost  practicable  farthing. 
It  declares  that  a  business  transaction  is  and 
must  be  a  mutual  affair  and  that  producer, 
wholesaler,  manufacturer,  consumer  are  not 
and  cannot  permanently  be  at  odds  one  with  the 
other  but  that  a  new  thought  has  arisen  which 
makes  them  in  a  sense  partners  with  one  an- 
other, working  together,  not  in  antagonism. 

"It  seems  to  me  that  in  many  separate,  isolated 
ways  we  see  this  new  day  coming.  Its  sun  has 
not  risen,  but  its  rays  appear  in  the  East.  There 
is  on  many  sides  a  new  atmosphere  of  getting 
together.  There  seems  to  be  an  abandonment 
here  and  there  of  the  old  principle  of  grasp  and 
gouge  and  a  willingness  that  even  those  with 
whom  we  do  business  should  be  permitted  to 
live  and  be  required  to  let  live.  There  has  arisen 
a  wholly  new  and  voluntary  spirit  all  over  the 
land  in  which  employers  have  recognized  as 
never  before  the  burdens  of  living  imposed  upon 
their  employes  and  have  assisted  them  to  meet 
those  burdens.  There  seems  a  new  sense  of  the 
common  public  interest  in  and  of  business.  More 
of  us  understand  than  of  old  that  the  man  in  the 
mill  is  of  more  value  than  the  mill;  that  the 
man  with  whom  we  deal  will  be  a  better  custo- 
mer if  we  treat  him  as  a  man;  that  the  human 
factor  in  all  forms  of  industrial  and  commer- 
cial life  has  a  value  and  a  power  unknown  be- 
fore. So,  great  corporations  do  that  which  forty 
years  ago  would  have  seemed  ridiculous  when 
they  insure  at  their  own  cost. the  lives  of  their 
thousands  of  employes.  So  there  is  a  sense  in 
many  minds  that  alters  the  phrase  "the  demands 
of  labor"  into  the  finer  form  "the  equities  of 
labor."   So  there  is  a  growing  thought  of  pulling 


together.  So  we  recognize  that  America  must 
face  the  world  with  her  great  commercial  and 
financial  interest  not  having  lost  their  individual- 
ity indeed  but  yet  no  longer  a  congress  of  unre- 
lated parts,  rather  instead  one  whole,  working 
for  a  common  good." 


IMPORTANT  COLUMBIA  DEAL 

New  York  Philharmonic  Orchestra  to  Make 
Records  Exclusively  for  the  Columbia  Co. 


G.  C.  Jell,  general  manager  of  the  recording 
laboratories  of  the  Columbia  Graphophone  Co., 
New  York,  announced  recently  the  consum- 
mation of  arrangements  whereby  the  New  York 
Philharmonic  Orchestra  will  record  exclusively 
for  the  Columbia  record  library.  The  orchestra 
made  its  first  records  last  week,  and  it  is  ex- 
pected that  they  will  be  issued  shortly  in  the 
Columbia  catalog. 

The  New  York  Philharmonic  Orchestra  is 
recognized  from  Coast  to  Coast  as  one  of  our 
foremost  orchestras.  Its  concerts  attract  ca- 
pacity audiences,  and  it  has  been  an  important 
factor  in  the  development  of  orchestra  music 
during  recent  years.  Josef  Stransky,  conductor 
of  the  New  York  Philharmonic  Orchestra,  is 
one  of  the  country's  leading  musicians,  and 
under  his  able  direction  this  orchestra  has 
achieved  remarkable  success.  The  Columbia 
Co.  is  to  be  congratulated  upon  the  acquisition 
of  this  orchestra  to  its  recording  staff,  as  their 
records  are  certain  to  meet  with  great  favor. 


DANGLING  FLAG  CAUSES  EXCITEMENT 

The  breaking  of  a  flag  staff  on  the  building 
occupied  by  the  Edison  Shop  at  473  Fifth  ave- 
nue, one  day  recently,  called  forth  quite  some 
display  of  patriotic  fervor.  A  busy  citizen  tele- 
phoned the  police  of  the  fact,  and  it  was  found 
necessary  to  call  out  a  hook  and  ladder  com- 
pany to  rescue  the  dangling  flag.  The  colors 
were  saved  by  Battalion  Chief  Geo.  Ross,  de- 
clared to  be  a  descendant  of  Betsy  Ross,  who 
made  the  first  American  flag.  The  incident  was 
good  for  feature  stories  in  most  of  the  papers. 


Announcing  the  new  internal  type 

Arnold  ELECTRIC  Motors 

tor  Phonographs 

After  months  of  experiments  and  exhaustive  tests  we  have  created  the  perfect  electric 
motor  for  phonographs. 

Our  many  years'  experience  in  manufacturing  electric  motors  and  our  specializing  in  the 
small  size  type  enable  us  to  produce  electric  motors  for  phonographs  that  will  pass  the  most 
critical  phonographic  tests  for  endurance,  durability,  smoothness,  uniformity  and  quietness. 

Arnold  Electric  Phonograph  Motors  are  made  with  extreme  care  and  accuracy  by  the 
highest  skilled  electric  motor  mechanics.    The  workmanship  and  finish  are  superb. 

Our  splendid  facilities  and  fine  equipment  enable  us  to  produce  Arnold  Electric 
Phonograph  Motors  in  quantities  with  prompt  deliveries  and  at  prices  that  compare 
favorably  with  spring  operated  motors. 

The  Arnold  Electric  Phonograph  Motors  may  be  operated  from  either  alternating  or 
direct  current.    Tap  wound  field  coils  or  a  rheostat  provide  any  voltage. 

ARNOLD  ELECTRIC  MOTORS  ARE  FURNISHED  THESE  TWO  WAYS: 


Complete  Electric  Unit 

comprising  Electric  Motor,  Rheostat,  turntable  and 
turntable  mechanism  mounted  on  a  board  of  suit- 
able size  to  fit  any  type  or  size  machine. 


Electric  Motor  Only 

with  or  without  Rheostat — size,  winding  and 
construction  suitable  for  operating  your  own 
mechanism. 


Write  for  samples  and  quantity  prices. 

Arnold  Electric  Co.    (Phonograph  Division)    Racine,  Wis. 


28 


THE   TALKING   MACHINE  WORLD 


Stability! 

WHAT  could  give  greater  insig  ht  into  the  foundation  of  an 
organization,  instil  greater  faith  in  the  character  of  a  product 
or  place  greater  trust  in  the  soundness  of  a  business  policy 
than  the  stability  with  which  an  organization  and  its  product  have 
withstood  the  test  of  time. 

The  Starr  Piano  Company  has  been  famous  for  over  half 
a  century  as  the  world  s  greatest  builder  of  high  grade  musical 
instruments  ^exclusively.  And  each  succeeding  year  has  only 
served  to  emphasize  and  add  to  their  strength  and  stability  and 
the  faith  in  their  product. 

Today,  the  energy,  the  skill,  the  resources,  which  have 
made  quality  in  the  Starr  product  and  prestige  for  the  Starr 
company,  still  govern  the  production  because  there  is  but  one 
standard  of  construction  in  the  Starr  factories. 

The  Starr  Piano  Company 

Starr,  Richmond,  Trayser,  Remington,  Grand,  Upright  and  Playerpianos 
The  Starr  Phonograph  Starr  Phonograph  Records 

Established  1872  RICHMOND,  INDIANA 

Branches,  Distributors  and  Dealers  Everywhere 


The  Sign 
of  a 

Starr  Store 


Where  Starr 
Service  is 
Guaranteed 
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Another  Lazaro  recording  will  be  in  the 
April  supplement.  More  big  business  tor 
Columbia  dealers. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


SELLING  TALKING  MACHINES  AND  RECORDS  BY  TELEPHONE 

Nashville,  Tenn.,  Dealer  Declares  the  Telephone  Directory  Represents  One  of  the  Most  Effective 
Mediums  for  Digging  Up  Prospects— Tells  How  His  Plan  Works  Successfully 


Developing  the  prospect  end  of  a  business  is 
one  of  the  great  problems  which  talking  machine 
merchants  everywhere  seek  to  elucidate.  It  is 
interesting  therefore  to  note  that  B.  A.  Meador, 
manager  of  the  retail  department  of  Phillips  & 
Buttorff  Manufacturing  Co.,  who  handle  the 
Columbia  line  in  Nashville,  Tenn.,  recently  re- 
plied to  the  question,  "How  do  you  get  your 
prospects?"  as  follows:  "We  have  tried  several 
different  schemes,"  he  remarked,  "but  we  find 
one  of  the  best  ways  to  get  in  touch  with  pos- 
sible customers  is  to  use  the  telephone  directory 
and  call  every  residence  numbered  therein." 
Using  the  Telephone 

Expatiating  on  this  very  interesting  topic  the 
Columbia  Record  remarked:  If  you  don't  be- 
lieve it,  pick  up  your  telephone  book  this  morn- 
ing and  call  the  first  hundred  residence  names 
on  your  list.  Tactfully  and  courteously  take  a 
Grafonola  census  in  your  territory.  First  of 
all  ask  the  lady  of  the  house  what  graphophone, 
if  any,  she  has  in  her  home.  Ask  her  how  she 
likes  Columbia  records.  Get  in  a  word  or  two 
edgewise  about  their  surpassing  musical  qual- 
ity, then  offer  to  give  her  a  free  demonstration 
in  her  own  home.  Or,  better  still,  invite  her 
to  come  to  your  store.  Repeat  this  operation 
one  hundred  times.  Take  names  and  addresses, 
ot  course,  so  you  can  follow  up  with  sales  lit- 
erature. Card  index  these  first  one  hundred 
names,  setting  forth  the  information  you 
gather  on  the  cards,  then  check  up  results. 

If  you  do  business  in  a  small  town,  or  city 
of  moderate  size,  even  if  you  sell  Grafonolas 
in  a  larger  city,  you  will  be  surprised  how  many 
good  prospects  you  gather  in. 

As  Sales  Stimulator 

To  test  the  telephone  as  a  sales  stimulator, 
one  enterprising  Columbia  dealer  tried  out  this 
system:  Taking  the  first  one  hundred  names 
he  found  that  thirty-two  already  owned  Grafo- 
nolas and  were,  therefore,  immediate  prospects 
for  Columbia  records.  From  the  thirty  other 
satisfactory  responses  he  found  that  no  less  than 
ten  were  live  prospects  for  Grafonolas.  Thirty 
of  the  one  hundred  evinced  no  interest.  He 
did  find,  however,  that  people  generally  were 
flattered  by  being  called  over  the  telephone. 
It  pleased  residents  of  the  smaller  towns  espe- 
cially to  feel  that  they  were  persons  of  enough 
importance  to  be  consulted  about  musical  mat- 
ters. In  most  instances  they  didn't  resent  the 
intrusion  at  all.  On  the  whole  they  were  very 
responsive. 

In  larger  centers,  like  Nashville,  however,  Mr. 
Meador,  the  Columbia  manager,  who  furnished 
dealers  the  valuable  tip  at  the  top,  says  it  is 
wise  to  waste  few  words  before  asking  the  ques- 
tion: "Have  you  a  Grafonola  in  your  home?" 
Even  if  the  person  at  the  other  end  of  the  wire 
should  assume  a  hostile  attitude  you  have  the 
information  that  is  most  valuable  to  you.  Fur- 
ther telephone  conversations  and  faithful  fol- 


low-up often  result  in  doubling  and  trebling 
sales. 

And  what  a  time-saver  is  the  telephone!  In 
two  hours  the  salesman  can  call  upon  as  many 
people  as  he  could  in  two  days  in  person.  If 
he  is  affable  and  courteous  in  his  conversations 
he  can  make  many  friends  for  the  stores.  Not 
only  can  he  make  his  own  establishment  a  mu- 
sical center,  but  he  can  arrange  concerts  and 
recitals  in  telephone  patrons'  homes  and  lay 
foundations  for  a  greatly  increased  business  in 
his  vicinity.  Of  course,  Columbia  dealers  will 
have  to  adapt  these  suggestions  to  conditions 
in  their  own  territories.  In  country  communi- 
ties, for  instance,  dealers  will  find  that  farmers 
are  especially  susceptible  to  telephone  solicita- 
tions and  that  many  valuable  leads  may  be  ob- 
tained, and  subsequent  sales  made,  at  minimum 
expense. 

Great  Time  Saver 

Every  man  who  sells  Columbia  Grafonolas 
and  records  should  look  upon  the  telephone  on 
his  desk  as  one  of  the  best  business  getters  in 
his  establishment.  This  double  page  story 
should  suggest  to  him  that  he  should  immedi- 
ately deputize  one  of  his  salesmen  to  devote 
an  hour  or  two  each  morning  to  soliciting  busi- 
ness over  the  telephone. 

A  simple  card  index  system  will  be  a  great 


help  to  a  salesman  in  following  up  customers 
over  the  'phone.  First  of  all  make  a  list  of  all 
people  in  your  vicinity  you  want  to  sell  and 
then  call  them  systematically  until  they  come 
into  your  Columbia  store.  Make  out  a  list  of 
the  householders  in  your  community  by  occu- 
pation and  then  begin  a  thorough  canvass. 

As  a  basis  for  this  list  there  is  no  better  source 
than  the  telephone  book  itself.  Any  person 
who  has  a  telephone  under  his  own  name  is 
certainly  a  live  prospect. 

Interesting  window  displays  and  newspaper 
ads',  will  bring  lots  of  customers  into  your  store 
beyond  question,  but  there  is  a  certain  percent- 
age you  can  never  reach  unless  you  adopt  the 
telephone  idea. 


BISHOP  LEAVES  BLACKMAN  CO. 

Takes  Ownership  of  Ridgewood  Talking  Ma- 
chine Co.,  of  Ridgewood,  N.  J. 


L.  W.  Bishop,  the  veteran  of  the  traveling 
sales  staff  of  the  Blackman  Talking  Machine 
Co.,  New  York,  Victor  distributors,  resigned 
from  this  position  last  week  to  become  the  own- 
er of  the  Ridgewood  Talking  Machine  Co., 
Ridgewood,  N.  J.,  which  will  handle  the  Victor 
line  exclusively. 

Alexander  J.  Wilckens,  of  the  Blackman 
wholesale  staff,  will  cover  New  York  City,  the 
territory  formerly  handled  by  Mr.  Bishop,  and 
Edgar  S.  Palmer  will  visit  the  Blackman  dealers 
ir.  New  Jersey. 


IF  YOU  WANT  TO  KNOW 

that  your  cabinet  machines  are  getting  the  best 
protection — if  you  want  to  be  sure  that  they 
will  arrive  in  perfect  condition,  and 
that  you  will  have  the  minimum  of 
freight  charges  to  pay,  insist  upon 
their  being  shipped  in  the  case 
which  bears  this  stamp. 


THIS  IS  AN 

"ATLAS"  paccaks'eng 

MADE  ONLY  BY 

NELSON  &  HALL  CO., 

MONTGOMERY  CENTER,  VT. 


WRITE  FOR  CONVINCING"  FACTS 
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STEADY  TRADE  EXPANSION  IN  KANSAS  CITY  TERRITORY 

Wholesalers  Prepare  to  Take  Care  of  Increased  Demands  by  Rearranging  and  Enlarging  Quarters 
—The  Schmelzer  Arms  Co.'s  Move— Charging  of  Interest  a  Success— News  of  the  Month 


Kansas  City,  Mo.,  March  5. — Whatever  any 
other  line  of  business  may  be  doing,  there  is  no 
let-up  in  the  talking  machine  trade.  The  lead- 
ing lines  are  putting  out  goods  as  rapidly  as 
at  Christmas  season,  and  the  record  business  is 
growing  amazingly  in  the  Kansas  City  district. 

Among  the  more  important  developments  of 
the  industry  in  Kansas  City  during  the  past 
month  were  the  opening  of  the  Schmelzer  Arms 
Co.'s  new  wholesale  department  in  a  building 
of  its  own  adjoining  the  company's  sporting 
goods  house;  the  establishment  of  a  separate 
wholesale  and  jobbing  house  by  the  Edison  Co., 
and  the  educational  work  being  done  by  the 
Columbia  Co. 

M.  M.  Blackman,  manager  of  the  Edison 
branch  here,  has  made  a  really  wonderful  record, 
with  large  expansion  of  jobbing  business  into 
the  territory,  as  well  as  the  development  of  the 
retail  trade.  Heretofore  the  jobbing  department 
has  been  in  the  retail  store.  The  first  of  March, 
Mr.  Blackman  moved  the  wholesale  and  ship- 
ping division  to  quarters  especially  prepared, 
with  considerable  remodeling  of  the  floor,  in  the 
Craven  Building,  1305  Walnut  street.  This  is 
a  concrete  structure,  and  the  fourth  floor  is 
especially  well  adapted  to  Mr.  Blackman's  pur- 
poses, having  abundant  light.  Many  interesting 
items  of  arrangement  have  been  possible.  The 
quarters  occupy  the  entire  floor  50  by  115  feet. 
Additional  storage  space  is  also  available,  for 
holding  stock  for  emergency  shipment.  P.  P. 
Woodward  has  been  made  retail  manager,  and 
is  now  rearranging  the  Edison  Shop  for  the 
more  expeditious  serving  of  the  public. 

M.  M.  Blackman  received  a  great  deal  of 
praise  at  the  recent  meeting  of  jobbers  for  the 
sales  book  that  he  suggested,  and  that  will  soon 
be  issued  according  to  his  plan.  This  book  will 
carry  pictures  of  re-creation  and  tone  tests,  and 
matter  that  the  salesman  can  use  to  coach  him- 
self, or  actually  to  read  to  a  customer. 


Many  Victrola  dealers  were  in  town  during 
the  convention  of  the  National  Educational  As- 
sociation to  meet  the  teachers  themselves,  get 
the  spirit  of  the  newer  theories  of  education,  and 
to  confer  with  the  company's  representatives 
who  were  demonstrating  the  Victor  Co.'s  edu- 
cational work. 

A.  A.  Trostler,  manager  of  the  talking  machine 
department  of  the  Schmelzer  Arms  Co.,  is  an 
active  member  of  the  committee  that  is  plan- 
ning fall  festivities  for  Kansas  City.  Harvey  J. 
Schmelzer,  of  the  firm,  was  chairman  of  the  tem- 
porary committee,  and  is  first  vice-president  of 
the  association  organized  to  put  the  pageants  or 
whatever  the  committee  decides  should  be  ar- 
ranged for  the  pleasure  of  the  visitors. 

The  Victrola  dealers  of  this  city  and  territory 
have,  it  is  said,  found  the  people  cordially  re- 
sponsive to  the  new  idea  of  paying  interest  on 
deferred  payments.  There  are  no  reports  of 
sales  lost  because  of  the  interest  charge,  but 
many  reports  of  larger  initial  payments,  as  well 
as  of  entire  cash  payments,  stimulated  by  the 
charge.  E-  A.  McMurtry,  manager  of  the  Kan- 
sas City  branch  of  the  Columbia  Co.,  has  also 
been  working  for  some  time  on  his  plan  for 
securing  co-operation  among  dealers  in  charging 
interest  on  deferred  payments  for  Grafonolas. 

The  chief  obstacle  to  the  charging  of  interest 
on  deferred  payments  for  talking  machines  is 
found  in  the  furniture  houses  which  charge  no 
interest  on  their  furniture  time  sales.  One 
Kansas  City  dealer  declared  that  instead  of 
adding  interest,  he  was  going  to  advertise  in  a 
few  days  the  fact  that  he  charged  no  interest, 
and  expected  to  make  capital  out  of  it.  Several 
other  dealers  expressed  themselves  as  of  the 
same  attitude,  though  they  were  not  planning 
such  extensive  advertising.  The  furniture  men 
say  they  charge  enough  on  their  furniture  to 
cover  interest  and -so  don't  mention  it  in  the 
contract;  they  fear  to  charge  interest  on  talking 


machines,  lest  they  cause  confusion  in  the  minds 
of  customers. 

The  Atlas  Furniture  Co.  is  an  example  of  the 
Columbia  dealers  of  that  class  who  find  the 
Grafonola  not  only  a  good  line,  but  a  real  help 
in  all  its  sales.  This  company  maintains  the 
department  on  the  main  floor,  where  room  is 
scant — but  where  the  machines  get  most  atten- 
tion, and  are  most  accessible.  Many  times  the 
firm  has  decided  to  move  the  department  up- 
stairs, or  into  the  back  of  the  room,  or  to  build 
a  balcony  for  it — but  always  it  stays  near  the 
front  of  the  store.  Instead  of  the  music  bother- 
ing customers  of  other  items,  it  helps — "puts 
them  all  in  good  humor,"  said  a  member  of  the 
firm. 

O.  D.  Standke,  manager  of  the  Victrola  de- 
partment of  the  Geo.  B.  Peck  Dry  Goods  Co., 
has  found  the  system  of  sending  records  on  ap- 
proval, as  handled  by  the  Peck  store,  extremely 
successful.  The  store  has  many  motor  cars  and 
wagons  on  the  streets  all  the  time,  and  it  is 
convenient  to  deliver  records  on  Saturday,  for 
trying  over  Sunday,  and  to  be  called  for  Mon- 
day; or  any  other  day,  to  be  called  for  the  next. 
The  expense  of  delivery  and  collection  is  slight 
and  the  sales  results  are  numerous. 

T.  D.  Wright,  formerly  with  the  talking  ma- 
chine department  of  the  Jones  Store  Co.,  and 
R.  A.  Howard,  who  has  had  many  years'  experi- 
ence in  the  business  in  other  cities,  are  now  out- 
side salesmen  of  the  Victrola  department  of  the 
Geo.  B.  Peck  Dry  Goods  Co. 

The  convention  of  the  National  Educational 
Association  in  Kansas  City  the  week  of  Feb- 
ruary 26  was  an  important  event  in  talking  ma- 
chine circles.  Among  the  visitors — who  were 
oldtimers  at  such  events — were  Frederick  Good- 
win, of  New  York,  manager  of  the  educational 
department  of  the  Columbia  Co.;  Walter  H. 
Gould,  sales  manager,  and  R.  H.  McDonald,  edu- 
cational representative  in  the  Kansas  City  terri- 
tory. Mr.  Goodwin,  as  is  well  known,  was  for 
years  an  educator,  and  he  found  hosts  of  old 
friends  at  the  convention.  He  was  a  guest  and  a 
speaker  at  the  banquet  of  the  New  York  dele- 


Acme  Die-Castings  for  Phonograph  Parts  in 
Aluminum  and  White  Metal  Alloys 

A  few  phonograph  parts  which  we  die-cast  for  leading  manufacturers 
are  illustrated  above.  These  phonograph  makers  prefer  Acme  die- 
castings  because  of  the  strength,  accuracy  and  smooth  clean  finish  of 
each  part.  There  are  no  file  marks,  no  pits,  no  roughness  in  Acme 
Die-Castings.  Each  one  is  true  and  fits  perfectly  when  assembled. 
Acme  service  insures  prompt  deliveries — You  get  your  castings  when 
you  want  them  and  the  way  you  want  them  and  in  any  quantity  desired. 
Send  us  blue  print  or  model    ^  and  let  us  give  you  an  estimate. 


Acme  Die- 
Bush  Tferminol 


BOSTON— 176  Federal  Street 
PHILADELPHIA— Widener  Building 
DETROIT — 965  Woodward  Avenue 


Grporalion 

th  SI.  and  3d  Ave. 


CHICAGO— 549  Washington  Boulevard 

CANADIAN  DISTRIBUTERS— 

Lyman  Tube  &  Supply  Co.,  Ltd.,  Montreal 
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There's  as  much  money  for  a  Columbia 
dealer  in  your  territory  as  there  is  in  the 
other  territories  that  are  already  yielding 
big,  profitable  business. 


(Write  for  "Music  Money,"  a  booh  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


gates,  and  supplied  the  music,  with  a  Grafonola. 
Mr.  McDonald,  who  formerly  was  supervisor 
of  music  in  Nebraska,  met  many  of  the  pro- 
fessors and  teachers  whom  he  had  seen  already 
in  the  course  of  his  work,  and  made  new  friends. 
Mr.  McDonald  has  made  much  progress  in  the 
introduction  of  the  Columbia  records  into  Kan- 
sas City  schools,  and  schools  of  the  territory, 
in  the  few  weeks  that  he  has  been  connected 
with  the  local  office. 

James  T.  Clenny,  head  of  the  company  which 
distributes  the  Pathe  line  at  retail  in  Kansas 
City,  has  been  having  a  very  satisfactory  trade, 
despite  handicaps  to  caring  for  it.  His  brother 
is  still  ill,  though  improving,  and  the  heavy  load 
of  business  has  fallen  on  James  T. 

George  Standke,  manager  of  the  retail  de- 
partment of  the  Columbia  Co.,  has  found  a  small 
slate  on  which  the  records  of  salesmen  are  re- 
corded, an  interesting  stimulant  to  effort.  At 
the  first  of  each  month,  he  arbitrarily  decides 
upon  an  "index  number"  to  indicate  a  certain 
amount  of  business  produced.  For  instance, 
"one"  may  indicate  $15  worth — but  the  men 
don't  know  it.  He  sets  each  a  stint,  say  200 
points;  and  each  day  he  sets  down  opposite 
each  name,  the  number  of  points  that  man  has 
made  during  the  day.  Often,  of  course,  the  man 
does  not  know  exactly  what  his  production  has 
been,  as  for  instance  when  Mr.  Standke  closes 
a  sale  that  he  credits  to  a  salesman,  so  that  two 
or  three  weeks  may  run  along  before  anybody 
else  knows  what  the  index  number  is.  The  men 
are  on  their  toes  to  reach  the  stint,  and  much 
of  the  excitement  consists  in  the  uncertainty 
as  to  just  how  many  dollars  of  business  are 
required.    The  first  man  to  reach  the  level  set 


gets  the  high  honor  for  that  month.  Sometimes 
there  are  specific  rewards  for  attaining  the 
points  first,  or  for  exceeding  the  amount  set. 

L.  E.  Wood,  formerly  with  the  talking  ma- 
chine department  of  the  Jones  Store  Co.,  has 
accepted  a  position  with  the  Eschelmann  Co.,  of 
St.  Joseph,  Mo. 

The  management  of  the  talking  machine  de- 
partment of  the  Jones  Store  Co.  say  that  they 
have  only  one  fault  to  find  with  their  business — 
they  cannot  get  machines  fast  enough  to  supply 
the  trade.  Partly  due  to  the  freight  "hold-ups," 
and  partly,  simply  because  they  sell  so  many, 
they  cannot  get  enough  Victors  on  their  floor. 
Their  record  business  has  been  strong.  Galli- 
Curci  is  leading  at  present  in  popularity.  Charles 
Harrison  is  perhaps  the  most  popular  of  the 
men. 

C.  Brooks  has  accepted  a  position  with  the 
Jones  Store  Co.  talking  machine  department. 

The  Hall  Music  Store  finds  an  increasing  de- 
mand for  Red  Seal  records,  not  necessarily  the 
grand  opera  selections,  but  principally  the  old 
ballads  sung  by  famous  singers. 

The  Wunderlich  Piano  Co.  has  been  doing  an 
excellent  record  business.  Particularly  have 
"Goodbye  Girls,  I'm  Through,"  "Love  Moon" 
and  other  "Chin  Chin"  records  been  selling  well, 
due  probably  both  to  the  fact  that  "Chin  Chin" 
recently  passed  through  Kansas  City  and  that 
Wunderlich's  have  advertised  these  records  ex- 
tensively, having  an  unusually  good  window 
display. 

Never  has  a  record  sold  so  well  as  has  "Poor 
Butterfly."  The  more  it  is  heard,  the  better  it 
seems  to  sell.  When  sung  in  the  New  York 
Hippodrome  Show  here  recently  it  immediately 


became  the  "hit"  of  the  day.  It  is  the  favorite 
in  cabarets,  picture  shows  and  in  the  home;  it 
is  heard  everywhere.  Yet  the  records  still  con- 
tinue to  sell.  The  New  Edison  Shop  has  adver- 
tised "Poor  Butterfly"  extensively.  Their  ads 
are  headed  by  an  effective  illustration  of  Madam 
Butterfly,  with  her  small  son  in  her  arms, 
patiently  waiting  by  the  window.  This  adver- 
tisement has  proved  very  successful  in  the  big 
sales  of  the  record. 


MOVES  OFFICES  TO  BROOKLYN,  N.  Y. 

Paddock    Diaphragm,    Inc.,    Equipping  Large 
Plant  at  415  Hudson  Avenue,  That  City 


S.  D.  Paddack,  head  of  Paddack  Diaphragm, 
Inc.,  manufacturer  of  the  Paddack  diaphragm, 
announced  this  week  that  the  company  had  re- 
moved its  executive  offices  from  30  Church 
street,  New  York,  to  451  Hudson  avenue,  Brook- 
lyn, N.  Y.  At  the  latter  address  the  company 
is  equipping  an  up-to-date  factory  for  the  manu- 
facture of  Paddack  diaphragms,  and  when  all 
the  machinery  is  installed  these  diaphragms  will 
be  turned  out  in  quantities  sufficiently  large  to 
meet  all  the  demands  of  the  trade.  It  was 
deemed  advisable  to  have  the  factory  and  execu- 
tive offices  at  the  same  address  in  order  to  give 
users  of  Paddack  diaphragms  maximum  service 
and  co-operation. 

In  addition  to  producing  Paddack  diaphragms, 
which  are  now  being  used  by  many  well-known 
talking  machine  manufacturers,  Mr.  Paddack  is 
equipping  his  plant  to  turn  out  all  the  tools  used 
in  the  manufacture  of  talking  machine  parts.  It 
is  likely  that  the  company  will  also  start  to 
manufacture  these  parts  about  April  15. 


G.  T.  Williams  Co.  Victor  Service 

Stands  for  Efficiency 

Co-operation 
Good-  Will 

We  are  prepared  to  assist  our  dealers  in  developing  every 

branch  of  their  business. 

G.  T.  Williams  Co.,  Inc.  VIcm%mPm  217  Duf field  St.,  Brooklyn,  N.  Y. 
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(  Built-to-Endure  ) 

Disc  Record  Cabinets  Increase  Record  Sales 


Too  many  talking  machines  remain  idle  be- 
cause their  owners  have  no  satisfactory  means  of 
finding  the  records  quickly  and  without  bother, 
but  the  family  that  owns  a  Globe-Wernicke  Disc 
Record  Cabinet  never  loses  its  interest  in  the 
talking  machine,  because  any  record  is  found  and 
replaced  instantly,  and  new  records  are  eagerly 
bought  because  their  storage  presents  no  problem. 

Globe-Wernicke  Disc  Record  Cabinets  make 


an  instant  appeal  to  the  owner  of  a  talking 
machine. 

Not  only  are  they  handsome,  Built-To-Endure 
articles  but  they  embody  features  that  make  a 
library  of  records  so  convenient  to  use  and  the 
selections  are  so  quickly  and  easily  found  that 
playing  them  is  doubly  pleasurable.  They  satisfy 
customers  and  satisfied  customers  are  your  best 
advertisement. 


Immediate 
Delivery 


Write  for 
Net  Prices 


Brown's  Disc  Record  Cabinet  No.  4. 
Made  with  moulded  or  table  top. 
Made  also  in  two  drawer  size. 


Globe-Wernicke  Sectional  Disc  Record 
Cabinets  to  take  10  inch  and 
12  inch  Records. 


A  Globe-Wernicke  Disc  Record  Cabinet  in  the  Home  is  a  Silent  Salesman  of  Talking  Machine  Records 
ONE  LOW  PRICE  for  HIGH  QUALITY  to  ALL  DEALERS 


CINCINNATI 
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INVENTIONS 

We  should  like  to  hear  from  anyone  who  has  ideas 
for  new  specialties  for  the  Talking  Machine  or  Music 
Store  Trade.  We  manufacture  and  put  specialties 
on  the  market.  Will  buy  on  Cash  or  Royalty  Basis. 
State  full  particulars. 

NATIONAL  COMPANY 

Also  NATIONAL  TOY  COMPANYI 

Manufacturers  of 
Specialties 

273-279  Congress  St. 

BOSTON,  MASS. 
Illustration  shows  one 
of  our  products.  We 
want  more  good  special* 
ties  either  of  a  Toy  or 
More  Practical  Nature. 


RAGTIME  RASTUS 


I ATENTEC 


NEW  SELLING  PLANS  IN  CINCINNATI 

Wurlitzer  Co.  Idea  for  Handling  Record  Cus- 
tomers Appeals  to  Other  Houses  Who  May 
Adopt  in  Full  or  in  Part-^Columbia  Line  for 
Baldwin  Co. — Elaborate  Window  Displays 


Cincinnati,  O.,  March  5. — So  successful  has 
been  the  Wurlitzer  idea  of  handling  sales  of 
Victor  records  that  the  Cable  Piano  Co.,  this 
city,  will  institute  the  counter  idea  very  shortly. 
Plans  along  this  line  have  been  considered  by 
Manager  Gruelich.  In  his  case  he  expects  to  save 
considerable  space,  concentrate  his  sales  force 
and  better  the  appearance  of  the  department. 
The  Wurlitzer  plan  was  worked  out  by  Manager 
Dittrich,  who  has  received  numerous  compli- 
ments and  many  inquiries  from  competitors  on 
details  of  the  plan.  The  original  scheme  pro- 
vided for  the  installation  of  a  row  of  chairs, 
similar  to  those  used  at  lunch  counters  and  this 
may  yet  be  carried  out  although  it  is  believed 
that  this  part  of  the  innovation  will  not  be  neces* 
sary  and  may  prove  a  handicap. 

Manager  Dittrich,  of  the  Rudolph  Wurlitzer 
Co.  this  morning  reviewed  the  month's  doings  in 
the  following  manner: 

"The  month  of  February  was  a  full  realization 
of  our  expectation  in  the  way  of  record  trade, 
both  retail  and  wholesale.  The  Wurlitzer  store 
was  crowded  every  day  with  very  few  excep- 
tions and  the  new  record  counter  which  has 
proven  to  'be  such  a  tremendous  success,  alone 
enabled  them  to  meet  the  demand  for  record 
service." 

The  entire  main  floor  of  the  Wurlitzer  Build- 
ing is  now  devoted  to  record  selling,  but  the 
twelve  record  booths  could  be  relied  upon  to 
take  care  of  every  small  part  of  the  demand, 
the  new  record  counter  taking  the  bulk  of  the 
customers  who  wanted  quick  service,  rather  than 
the  comfort  of  the  private  record  booth.  The 
sales  on  some  of  the  records  assumed  unheard 
of  proportion.  This  situation  seems  to  be  uni- 
versal, practically  every  dealer  who  is  equipped 
to  take  care  of  the  trade  is  doing  as  much  record 
business  in  two  weeks  as  he  formerly  did  in 
a  month. 

Talking  machine  houses,  since  Friday,  have 
been  compelled  to  resort  to  express  shipments 
since  the  freight  handlers  at  the  B.  &  O.  yards 
went  on  a  strike  and  the  demand  for  higher 
wages  also  reached  men  laboring  for  other  lines. 
The  railroads  Saturday  notified  heavy  shippers 
that  no  freight  would  be  received  until  further 
orders. 

An  exchange  department,  the  first  of  the  kind 
in  Cincinnati,  has  been  installed  by  the  Graul 
Co.  in  connection  with  its  Robinola  instrument, 
ori  East  Fifth  street. 

St.  Patrick's  Day  will  see  the  Starr  phono- 
graph installed  in  new  quarters  in  this  city.  The 
new  building  of  the  Cincinnati  branch  on 
Fourth,  near  Race,  will  'be  ready  within  the  next 
ten  days  and  the  talking  machine  section  will, 
of  course,  hold  a  most  commanding  position  on 
the  ground  floor.  The  booths,  already  installed, 
immediately  attract  attention. 

"Compared   with    November   and  December 
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PATH, -ITER 

O 
FOR 


BETTER  MUSIC 

"Williams"  Sounding  Board 

placed  under  record  on  any  disc  phono- 
graph. Price  $1.50.  Usual  discount  to 
dealers. 

O.  B.  WILLIAMS  CO. 

SEATTLE  WASH.,  U.  S.  A. 

Manufacturers  Sash  and  Doors 


bll  siness,"  said  R.  J.  Whelcn,  manager  of  the 
local  Columbia  store,  "January  and  February 
business  was  quiet,  but  comparing  the  1917 
figures  with  1916  for  the  first  two  months  of  the 
year,  the  volume  of  business  done  showed  a 
tremendous  increase. 

"There  has  been  no  let-up  whatever  in  the 
record  sales  and  it  is  surprising  how  many  ma- 
chines have  been  sold  since  the  first  of  the  year. 
This  is  in  all  probability  due  to  the  fact  that 
for  years  the  talking  machine  manufacturers 
have  been  educating  the  people  up  to  the  point 
that  instead  of  being  a  luxury  a  talking  machine 
is  a  necessity  and  that  music  is  as  necessary  to 
happiness  as  good  things  to  eat." 

Mr.  Whelen  further  stated:  "Our  stock  of 
machines  and  records  is  in  better  condition  than 
it  has  been  for  months  and  we  can  practically 
fill  all  orders  on  demand  with  the  exception  of 
one  or  two  types  and  shipments  of  these  types 
are  en  route.  The  car  shortages  and  traffic 
embargos  which  has  made  shipping  conditions 
so  acute  in  the  past  few  months  still  restrict 
shipping  to  a  certain  extent  and  while  our  ship- 
ments have  moved  slower  the  factory  has  kept 
them  coming  steadily  and  so  we  are  not  seri- 
ously handicapped." 

C.  P.  Herdman,  the  genial  assistant  manager 
of  the  local  Columbia  store,  left  the  first  of  the 
month  to  accept  a  newly  created  position  with 
the  Baldwin  Piano  Co.,  to  take  complete  charge 
of  the  Columbia  Grafonola  department  in  their 
Indianapolis  store.  The  Baldwin  people  have 
taken  on  the  complete  Columbia  line  and  will 
open  up  a  beautiful  department.  While  Mr. 
Herdman's  every-ready  smile  and  good  nature 
will  be  missed  at  the  Columbia  store  he  leaves 
with  the  good  will  of  all  his  fellow  employes. 

Many  beautiful  Columbia  Grafonola  patriotic 
windows  were  seen  throughout  the  city  during 
the  latter  part  of  February,  occasioned  by  the 
offer  of  the  Columbia  Co.  of  a  solid  gold  watch 
to  the  department  manager  for  the  most  beauti- 
ful window.  Among  the  most  attractive  were 
the  Church-Beinkamp  Co.  display  and  the  May 
Stern  Co.  display,  both  Mr.  McHugh,  of  the 
Church-Beinkamp  Co.,  and  Mr.  Grad,  of  the 
May  Stern  Co.,  competing  for  the  prize. 

The  Otto  Grau  Piano  Co.  is  having  some  dif- 
ficulty in  securing  a  sufficient  supply  of  Victrola 
machines  but  the  officers  believe  its  troubles  will 
be  over  within  another  week.  . 

"Remarkable  increase  in  Vocalion  sales  for 
February,"  reports  Manager  Byars,  of  the 
Aeolian  Co.  "We  did  experience  a  little  lull 
the  middle  of  the  month  but  the  sales  force  came 
across  with  a  real  seven-inning  rally  and  put 
over  the  biggest  February  talking  machine  busi- 
ness that  the  local  store  has  ever  had.  The 
Vocalion  salesmen  have  had  a  number  of  red 
hot  competitive  sales  this  month,  which  has 
served  to  fan  the  flame  of  enthusiasm  to  a 
marked  degree.  Each  of  the  men  are  setting  a 
high  mark  for  the  month  of  March  and  swear 
by  the  gods  that  the  month  is  going  to  be  a 
record  breaker. 

"The  regular  Monday  morning  meetings  of 
the  salesmen  which  was  instituted  a  few  months 
ago  in  the  Vocalion  Department  are  proving 
exceptionally  successful  and  very  valuable  to 
each  of  the  men.  Every  one  is  encouraged  to 
make  every  suggestion  they  can  to  secure  more 
sales,  to  increase  the  efficiency  of  every  man  in 
the  department  and  to  improve  the  service  to 
the  customers." 


TO  INSTALL  NEW  SERIES  OF  BOOTHS 

Waterbury,  Conn.,  March  4.— S.  M.  Schueer, 
whose  Edison  shop  is  conveniently  located  at 
162  South  Main  street,  is  an  esthusiastic  dis- 
tributor of  the  Edison  Amberolas.  As  his  record 
trade  is  rapidly  increasing  he  is  planning  to 
install  a  series  of  'booths  for  demonstration 
purposes. 


Miss  Hazel  Balmore,  formerly  with  the  Bal- 
com  Music  Co.,  has  opened  a  store  of  her  own 
in  the  Messenger  Block,  Canandaigua,  N.  Y.,  for 
the  sale  of  Columbia  and  Vocalion  machines  and 
Columbia  records.  . 


Nanes  Art  Furniture  Co. 

Grand  Street  and  East  River,  New  York 

CABINETS 

for 

MANUFACTURERS 


One  of  Our  Standard  Designs 

We  are  equipped  to  handle  con- 
tracts for  cabinets  of  any  descrip- 
tion.   Prompt  deliveries  guaranteed. 

We  have  a  number  of  standard 
designs  or  will  manufacture  accord- 
ing to  your  specifications. 

Let  us  Figure  NOW  on 
Your  1917  Contracts 


NEW  DEPARTMENT  FOR  VICTROLAS 


B.  Feldman  &  Sons,  talking  machine  and 
furniture  dealers  of  Little  Falls,  N.  Y.,  have 
moved  their  Victrola  department  to  the  ground 
floor  of  the  building  and  have  installed  three 
sound  proof  booths  for  demonstration  purposes. 
The  department  is  under  the  management  of 
R.  W.  Cain. 


SHELTON  ELECTRIC 
PHONOGRAPH  MOTOR 

IMMEDIATE  DELIVERIES 

We  have  increased  our  factory  facili- 
ties to  handle  the  demand  for  the 
Shelton  Electric  Motor,  and  are 
now  ready  to  make  prompt  deliveries. 

Write  for  our  Special  Agency  Proposition 

Shelton  Electric  Co. 

30  East  42nd  Street,  NEW  YORK 
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A  Way  to  Increase 
Your  Business 


— Avail 
Yourself 
of  the 
Matchless 
Stock, 
Facilities 

and 
Service 
This  Big 
Exclusive 
Wholesale 
Warehouse 
Suggests 


A  Trial 
Order  Will 

Demon- 
strate the 
Advantage 
of  Buying 
at  Grinnell 

Bros., — 
Michigan 
Distributors 

Victor 

Talking 
Machine  Co. 


Our  Exclusive  Wholesale  Building 


Reasons  for  Our  Ability  to  Serve  You  Best 


— Building:  80  x  100  feet;  six  floors. 

— Matchless  shipping  facilities. 

— Complete  stock  of  Records  at  all  times. 

— Experienced,  efficient  employees. 

— Mechanical  experts,  familiar  with  every 
detail  of  Victor  and  Victrola  construction. 

— Complete  stock  of  Victor  and  Victrola 
parts  always  on  hand. 


Our  committee  of  musical  experts 
make  recommendation  as  to  the  big 
sellers  from  each  monthly  advance 
list  of  Records.  If  you  are  not 
receiving  this  list  we  will  be  pleased 
to  enter  your  name  on  our  mailing 
list — it  places  you  under  no  obliga- 
tion whatever. 


Short  on  Anything?       Let  Us  Supply  You! 

Grinnell  Bros. 


Distributors,  Victor  Talking  Machines  and  Records 


First  and  State  Streets 


Detroit 
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"Poor  Butterfly 99  —  one  of  the  biggest  hits 
which  has  ever  swept  over  the  country  is 
on  Columbia  records.  Record  A  2167  is  the 
song  and  Record  A  5930  the  fox-trot. 


( Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


OPTIMISTIC  OVER  TRADE  OUTLOOK  IN  NORTHWEST 

Talking  Machine  Records  on  High  Wave  of  Prosperity — Stocks  Still  Short — Interesting  Chat  With 
Mr.  O'Neill— Edison  Tone  Test  Draws  Big  Crowd 

partment  ever  had  had  in  one  month  in  this 
territory.  E.  W.  Hedman,  with  J.  A.  Combs, 
special  school  representative  from  New  York, 
are  in  charge  of  the  field  work  in  this  district, 
which  includes  Minnesota,  the  Dakotas,  Mon- 
tana and  Western  Wisconsin. 

Frank  Smith,  formerly  of  the  Victrola  depart- 
ment of  the  Cable  Piano  Co.'s  Minneapolis  store, 
has  been  made  manager  of  the  company's  St. 
Paul  store. 

F.  A.  Sanborn,  formerly  of  the  Powers  Mer- 
cantile Co.,  Minneapolis,  is  now  in  charge  of 
the  talking  machine  department  of  the  Em- 
porium, St.  Paul. 

Phenomenal  increase  in  phonograph  business 
in  reported  by  P.  Benson,  1225  Washington  ave- 
nue, South,  in  the  heart  of  the  Scandinavian 
section.  He  also  has  succeeded  in  working  up 
a  nice  mail  order  trade  in  addition  to  the  local 
efforts. 


TRADE  NEWS  FROM  CLEVELAND 


Starr    Co.    Secures    New   Agencies — Buescher 
Forces  Have  Series  of  Salesmanship  Talks 


St.  Paul  and  Minneapolis,  Minn.,  March  5.— 
Talking  machines  are  on  the  high  wave  in  the 
Northwest  and  the  wave  has  not  begun  to  reach 
the  crest  as  far  as  observers  are  able  to  de- 
termine. To  talk  with  a  talking  machine  jobber 
in  the  twin  cities  at  present  is  to  receive  a  sur- 
charge of  enthusiasm  and  optimism  that  is  not 
obtainable  in  any  other  line  of  trade.  If  they 
are  not  doing  a  tremendous  business  they  are 
at  least  concealing  the  fact  in  a  most  artistic 
manner. 

One  thing  is  certain  and  that  is  that  the  ware- 
rooms  are  all  but  empty  of  machines.  Go  where 
one  will,  to  the  spacious  quarters  of  the  Beck- 
with-O'Neill  Co.,  jobbers  of  the  Victor  lines;  the 
Minnesota  Phonograph  Co.,  jobbers  of  the  Edi- 
son line,  or  the  Columbia  Graphophone  Co. 
headquarters  in  Minneapolis,  and  everywhere 
will  be  found  vast  expanses  of  space  indicating 
that  there  is  nothing  doing,  while  in  the  front 
office  will  be  found  groups  of  busy  clerks  and 
typists,  indicating  activity. 

The  situation  suggests  a  paradox.  But  it 
is  easily  explained,  when  it  is  known  that  the 
jobbers  are  unable  to  get  the  supply  of  instru- 
ments that  they  crave  and  are  forced  to  reship 
everything  that  comes  their  way  immediately  on 
arrival. 

"The  only  limit  to  our  business  is  the  quan- 
tity of  instruments  delivered  by  the  factory," 
explained  Mr.  O'Neill  of  the  Beckwith-O'Neill 
Co.  "February  was  the  heaviest  record  month 
the  house  has  had,  far  exceeding  the  December 
sales  of  records  and  surpassing  the  February, 
1916  volume  by  120  per  cent.  There  has  been 
an  unusually  heavy  demand  for  McCormack 
records,  the  stimulation  probably  being  due  to 
his  recent  appearances  in  the  twin  cities. 

A  whole  carload  of  records,  more  than  20,000 
in  all,  covering  twenty-one  titles,  were  received 
lately  by  the  Minnesota  Phonograph  Co.,  but  the 
company  has  not  been  so  fortunate  in  obtaining 
instruments. 

Following  Christine  Miller's  appearance  in 
Minneapolis  as  soloist  at  the  Apollo  Club's  con- 
cert, the  Minnesota  Phonograph  Co.  advertised 
a  tone  test  at  the  Minneapolis  Auditorium  and 
drew  a  house  of  2,000  people. 

Albert  Schiller,  from  the  Edison  factory,  is 
touring  the  West,  speeding  up  the  business  of 
the  main  concern,  wherever  there  may  be  need. 

The  Columbia  Graphophone  Co.  has  amassed 
90,000  records  and  some  over,  but  expect  great 
inroads.  Robert  Souders,  Northwestern  mana- 
ger, reports  an  exceptionally  heavy  demand  for 
foreign  records  and  in  particular  for  Swedish 
and  Norwegian,  and  has  been  compelled  to  cre- 
ate a  special  department  of  Scandinavian  records. 
He  has  opened  a  new  account  with  the  Standard 
Furniture  Co.,  St.  Paul,  and  believes  that  this 
concern  will  push  the  Columbia  fame  far  and 
wide  in  St.  Paul. 

W.  C.  Hubbard,  head  of  the  Columbia  Dicta- 
phone department,  in  the  twin  cities,  state  that 
the  February  business  was  the  largest  the  de- 


INCREASE  PLANT  TO  MEET  DEMAND 

The  Penn-Keystone  Co.  has  doubled  its  plant 
at  the  mines  in  Pennsylvania.  Another  mill  has 
also  been  erected.  The  output  of  this  firm  is 
now  reaching  enormous  proportions.  They  re- 
port having  contracted  recently  with  one  of  the 
largest  manufacturers  of  records  in  the  field  to 
supply  them  with  18,000  tons  of  rottenstone  a 
year. 


Cleveland,  O.,  February  26. — W.  R.  Stagg,  who 
for  the  past  year  has  been  a  member  of  the 
Starr  Piano  Co.'s  Cleveland  sales  force,  has  been 
assigned  to  Detroit  as  sales  manager  in  full 
charge  of  the  retail  talking  machine  department 
at  the  Starr  store  there.  Among  the  new 
agencies  being  served  by  the  Cleveland  Starr 
store  are  the  Seymour  &  Guthman  furniture 
store  at  Youngstown,  D.  L.  Mitchell  at  Kent 
and  F.  Schmeichel  Son  Co.  at  Wheeling,  "W. 
Va.  The  Starr  Co.  announces  that  Louis  Rich, 
Cleveland  violinist,  composer  and  leader  of  the 
Opera  House  orchestra,  hereafter  will  make  rec- 
ords exclusively  for  this  company. 

A  series  of  salesmanship  talks  have  been  in- 
stituted for  the  benefit  of  Buescher's  Victor 
salesmen.  The  lectures  are  given  Saturday 
morning  of  each  week  by  L.  L.  Brenneman, 
formerly  with  the  Victor  Talking  Machine  Co., 
and  now  Buescher's  sales  manager.  Mr.  Bren- 
neman declares  the  results  point  out  that  the 
venture  has  gone  past  the  experimental  stage. 


PLAN  EXTENSIVE  ALTERATIONS 


The  Harding  &  Miller  Music  Co.,  Evansville, 
Ind.,  has  let  contracts  for  extensive  alterations 
in  its  store.  The  Victrola  department  will  be 
moved  from  the  basement  to  the  first  floor,  and 
special  rooms  provided  for  it. 


It's  as 
Easy 


Cortina  p()one=Jfletf)ob 
language  &ecorosi 

You  learned  English  simply  by  listening.    You  picked  it  up  naturally. 
Other  languages  are  easily,  naturally  and  correctly  learned  by  absorbing 
as  them  by  contact  with  sound.    The  student's  ear  does  the  work  while  the 

I  IQTPNIMf  eye  f°"ows  tne  spoken  word  as  he  reads  from  a  book.  The  Cortina 
l_i lO  I  C.  1 1 11  >  V j  pnone. Method  makes  it  a  pleasure  and  a  pastime. 

The  teaching  is  done  by  means  of  phonographic  disc  records.  This  not  only  opens  up  for 
the  dealer  a  largely  increased  field  for  the  sale  of  records  but  will  be  the  means  of  selling 
many  machines  to  homes  who  desire  to  take  up  this  course  but  have  no  machine  for  the 
records.  This  course  will  not  only  appeal  to  the  commercial  student  but  it  has  a  large  field 
among  those  wishing  to  broaden  their  power  of  thought  through  the  acquirement  of  an  addi- 
tional language. 

There  is  now  an  extraordinary  demand  for  language  instruction.  The  Cortina  Phone-Method 
is  being  used  in  every  section  of  the  country.    Are  you  getting  your  share  of  the  profits? 

THE  CORTINA  ACADEMY  OF  LANGUAGES  (E 

odorsed  by  Leading  Institution ) 

12  E.  46th  St.,  New  York 
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The  Trade  In  Philadelphia  And  Locality 


Philadelphia,  Pa.,  March  5. — The  talking  ma- 
chine business  in  February,  like  the  piano  busi- 
ness and  other  kindred  businesses,  shows  a 
slight  falling  off  over  the  month  of  January, 
but  not  to  an  extent  to  at  all  alarm  the  dealers. 
Instead  it  gave  them  the  opportunity  to  catch 
up  somewhat  in  their  orders,  and  I  find  less  com- 
plaint regarding  the  manufacturers  not  being 
able  to  supply  goods,  for  the  amount  delivered 
seems  more  nearly  to  meet  with  the  demand 
than  for  many  previous  months. 

Take  on  the  Victor  Line 

The  Torpey  Music  House,  of  South  Bethle- 
hem, Pa.,  has  just  secured  a  new  franchise  for 
that  city,  and  will  n'ow  have  two  stores  in  which 
the  firm  will  be  able  to  distribute  the  Victor 
talking  machines  and  records. 

Blake  &  Burkart  Expansion 

The  firm  of  Blake  &  Burkart,  the  big  handler^ 
here  of  the  Edison  product,  found  the  first  part 
of  the  month  a  little  bit  off,  but  the  last  two 
weeks  of  February  pulled  things  up  and  they  had 
a  satisfactory  month.  Both  members  of  the 
firm  were  over  to  the  factory  several  days  last 
week,  and  they  found  things  in  very  good  shape 
in  comparison  with  what  they  had  been.  They 
report  that  they  were  very  much  impressed 
with  what  the  factory  is  doing  and  the  plans 
for  the  future.  They  have  added  to  the  floor 
sales  force  J.  M.  Elton.  They  have  also  been 
doing  well  with  pianos  in  February,  and  on  Fri- 
day of  last  week  they  had  a  visit  from  Arnold 
Somlyo,  who  is  the  Eastern  manager  of  the 
Baldwin  Co. 

Activity  With  the  Sonora  Co. 

Manager  Fred  D.  W.  Connelly,  of  the  Phila- 
delphia Sonora  house,  states  that  the  firm  is 
very  well  pleased  with  the  business  they  did  here 
in  February.  George  E.  Brightson,  the  presi- 
dent of  the  Sonora  Corp,  was  here  early  this 
week  and  he  expressed  himself  as  being  very 
much  pleased  with  the  way  everything  is  going 
locally  and  is  especially  gratified  to  know  that 
the  people  of  Philadelphia  are  appreciating  the 
product  the  Sonora  concern  is  giving  them.  L. 
S.  McCormack,  general  sales  manager,  is  ex- 
pected in  Philadelphia  either  to-day  or  to-mor- 
row. "Taking  into  consideration  that  February 
is  an  off  month,"  says  Mr.  Connelly,  "I  think 
we  have  every  reason  to  be  proud  of  what  we 


accomplished  during  that  month."  They  hope 
to  have  the  elevator  installed  in  the  Sonora 
Building  this  week. 

Big  Month  With  Buehn  Despite  Shortage 

The  Louis  Buehn  Co.  report  that  February 
with  them  has  been  a  very  good  month,  but  in 
the  case  of  other  firms  it  was  not  quite  as  good 
as  they  had  expected,  because  they  did  not  re- 
ceive as  large  a  number  of  machines  and  records 
as  they  needed.  They  are  anticipating  a  larger 
shipment  of  machines  in  March  than  was  sent 
them  in  February.  They  have  also  found  that 
the  scarcity  of  needles  was  still  considerable, 
and  they  see  no  immediate  relief  in  sight. 

B.  B.  Todd,  the  talking  machine  dealer  at 
1306  Arch  street,  has  added  two  additional 
booths,  which  naturally  indicates  a  growing 
business. 

William  H.  Hannold  &  Sons,  of  Swedesboro, 
N.  J.,  have  added  two  new  booths  to  their 
Victrola  department. 

Among  the  out-of-town  talking  machine  men 
here  the  past  week  were  Mr.  Levall,  of  Catasau- 
qua,  and  H.  S.  Hoffman,  of  the  Century  Sport- 
ing Goods  Co.,  of  Sunbury,  Pa. 

Good  Demand  for  Columbia  Line 

"It  is  the  same  old  story,"  says  Manager  Eck- 
hardt,  of  the  Colum'bia,  "a  phenomenal  business. 
Our  trade  was  so  very  big  in  February  of  1916, 
that  to  nearly  double  it  was  a  remarkable  ac- 
complishment. We  are  energizing  and  develop- 
ing our  present  trade  as  much  as  possible  to 
develop  increased  business,  and  educating  the 
dealer  as  to  how  to  best  stock,  display,  demon- 
strate and  sell,  and  then  how  to  get  his  money' 
after  he  has  sold  and  satisfied  the  customer."  It 
is  a  serious  campaign  that  the  Columbia  people 
here  are  working  out  with  their  dealers,  and  it 
is  thoroughly  appreciated  on  all  sides.  They  are 
working  on  the  lines  of  scientific  selling  and  co- 
operation. 

The  Columbia  has  put  on  three  new  salesmen, 
C.  W.  Flood,  E.  P.  Barelli  and  H.  J.  Fallette,  to 
augment  their  sales.  The  Columbia  product  is 
coming  in  very  much  better  than  it  did  during 
the  winter  and  the  company  is  filling  a  greater 
per  cent,  of  their  regular  orders. 

Dictaphone  Popularity  Grows 

Manager  J.  D.  Westervelt,  of  the  Dictaphone 
Co.,  states  that  his  firm  has  started  off  well  this 


year,  recording  the  biggest  month's  sales  since 
it  has  been  in  the  business. 

The  principal  large  installations  of  Dicta- 
phones in  February  were  the  National  Traffic. 
Service  Bureau,  White  &  Brother,  the  Westing- 
house  Electric  Co.  and  Coffin  &  Gilmore,  who 
put  in  complete  equipments.  Other  firms  buy- 
ing a  large  number  of  machines  were  the  New- 
lin  Machine  Tools  Works,  the  Camden  Curtain 
and  Embroidery  Co.,  the  Leeds  &  Northrup  Co., 
as  well  as  many  others. 

Carrying  a  Large  Stock 

In  the  short  time  that  the  Emerson  Phono- 
graph Co.  have  had  offices  at  1335  Chestnut 
street,  this  city,  they  have  been  doing  a  phe- 
nomenal business.  They  started  the  first  of 
the  present  year  to  carry  a  stock  of  records,  and 
during  the  past  week  they  have  received  ship- 
ments amounting  to  practically  10,000  records. 
These  records  are  kept  properly  classified  in  a 
large  room  for  that  purpose  in  the  Weidner 
Building,  Philadelphia,  adjoining  the  company's 
offices.  The  local  representative  is  W.  B. 
Jolley,  and  he  has  quite  a  large  territory,  in- 
cluding all  of  Pennsylvania,  Maryland,  Virginia, 
West  Virginia,  District  of  Columbia  and  Dela- 
ware. David  Miller,  one  of  the  traveling  rep- 
resentatives, has  gone  to  New  York  for  two 
weeks  on  a  vacation,  and  another  salesman,  B. 
E.  Baehr,  is  at  present  on  a  trip  through  the 
western  part  of  Pennsylvania.  From  a  very 
few  accounts  a  year  ago,  the  Emerson  business 
in  this  district  has  grown  to  several  hundred 
accounts,  some  of  them  very  large. 

PENN  PHONO.  CO.  IMPROVEMENTS 

Victor  Distributors  in  Philadelphia  Rearrange 
Quarters  to  Make  for  Convenience — Install 
New  Furniture  and  Other  Equipment 

Philadelphia,  Pa.,  March  5. — The  Penn  Pho- 
nograph Co.  is  at  present  engaged  in  entirely  re- 
fitting the  interior  of  its  store.  They  have  "done 
it  over"  in  every  part.  They  have  brought  the 
offices  more  to  the  front,  made  them  more  habit- 
able and  have  brought  them  more  within  a 
proper  radius,  thereby  allowing  considerable 
more  space  for  the  handling  of  records. 

The  decorators  have  certainly  made  a  very 
neat  job  of  their  work.  The  entrance  is  most 
attractive,  and  is  in  a  cream  colored  tint,  with 
mahogany  panels.  All  the  lighting  is  indirect, 
excepting  some  attractive  wall  lights  which  are 
intended  to  be  more  decorative  than  useful.  The 
offices  are  enclosed  with  a  mahogany  railing  but 
are  not  partitioned  from  the  general  store.  They 
have  gotten  all  new  furniture  to  go  with  the 
general  effect.  The  shipping  rooms  in  the  rear 
have  all  been  rearranged,  and  nearly  double 
the  previous  amount  of  space  is  now  available. 
The  three  hearing  rooms  have  been  decorated 
to  correspond  with  the  general  effect  and  a  new 
steam-heating  plant  has  been  installed. 

L.  P.  Brown,  the  traveling  representative  of 
the  Penn  through  Central  Pennsylvania,  and  E. 
E.  Hippie,  Jr.,  the  Eastern  Pennsylvania  and 
South  Jersey  representative,  have  both  been  at 
the  store  assisting  in  the  arranging  of  the  stock. 

The  Penn  Co.  reports  that  the  machine  situ- 
ation is  still  in  a  critical  condition,  but  that  the 
record  situation  has  been  in  pretty  good  shape 
the  past  sixty  days.  The  company  has  enjoyed 
a  very  good  February  business  and  was  able  to 
pretty  well  satisfy  its  regular  customers. 

THE  KID  MEANT  ALL  RIGHT 

Musical  Instrument  Dealer  (to  new  boy) — 
Now,  if  while  I  am  out  a  customer  wants  to 
look  at  a  mandolin,  flute,  or  piccolo,  you  know 
what  to  show  him? 

Boy — -Yes,  sir. 

Dealer — And  suppose  he  should  want  to  see 
a  lyre? 

Boy — I'd  ask  him  to  wait  until  you  came  in,  sir. 


A  Well  Known  DEALER  Says: 


"A  distributor's  salesman  should  be  a  man  of  keen  fore- 
sight— he  should  be  a  business  barometej  for  me. 

"I  have  no  ear  for  the  selfish  man  whose  sole  primary 
interest  is  'to  get  my  order.' 

"He  should  be  100%  sincere,  and  should  be  full  of  good 
ideas  that  will  help  me  to  get  business.  That's  the  kind 
of  a  man  that  will  take  my  order." 

If  this  also  appeals  to  you  as  the  type  of  Victor  dis- 
tributor's representative  you  want  to  meet  and  deal 
with,  why  not  try  us  and  see  if  we  don't  fill  the  bill. 

PENN  PHONOGRAPH  COMPANY 

17  South  Ninth  Street  PHILADELPHIA,  PA. 
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To  "Know  Your  Goods" 
add  this  new  Chapter  in 
Books  on  Salesmanship  -  - 

HAVE YOUR GOODS 

This  is  the  biggest  feature  on  Talking  Machine 
merchandising.  Occasionally  you  may  sell  odd 
records  from  samples  but  you  must  have  rec- 
ords if  you  want  to  make  the  MOST  money. 
Now  or  never  seems  to  be  the  customer's  motto 
when  in  your  store.    Now  is  the  policy  of 

BUEHN  SERVICE 
on  VICTOR  RECORDS 

for  we  realize  the  importance  of  your  securing 
every  possible  sale.  You  can  safely  add  more 
business  to  your  present  selling  expenses  by 
intensifying  your  efforts  and  RELYING  on 
Buehn  Service  to  make  1917  your  biggest  year. 

A  Wholesale  ONLY  plan;  An  Exclusive  Victor 
platform;  A  Fast  and  Complete  Service  and  a  Hearty 
Co-operation — the  four  essentials  of  Buehn  Service. 

The  Louis  Buehn  Company 
PHILADELPHIA 
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BUSY  TIMES  IN  WINNIPEG 

News  of  Interest  From  This  Progressive  Trade 
Center  in  Western  Canada 


Winnipeg,  Man.,  March  8. — James  Steele, 
traveler  for  the  Western  Gramophone  Co.,  dis- 
tributors of  "His  Master's  Voice"  products  in 
the  West,  has  resigned  his  position  and  has  en- 
listed in  the  navy. 

The  Western  Gramophone  Co.  report  an  ex- 
ceptionally good  demand  for  Victor  machines 
and  records.  A  large  shipment  of  Victrolas  is 
now  on  the  way. 

Herbert  Kent,  president  Kent  Piano  Co.,  Ltd., 
Vancouver,  accompanied  by  G.  Langtry  Bell, 
manager  of  the  firm's  talking  machine  business, 
visited  this  city  en  route  to  Toronto  and  New 
York. 


Joseph  Tees  reports  Edison  business  as  excep- 
tionally good. 

G.  E.  Stanwood,  of  Stanwood's  Limited,  is  at 
present  in  California,  accompanied  by  Mrs.  Stan- 
wood. 

A.  R.  Hensen,  of  Newdale,  a  Victor  dealer, 
joined  the  C.  A.  M.  C.  His  Victor  department 
is  now  conducted  by  C.  H.  Congdon. 

T.  C.  Muirhead,  of  Emerson,  has  disposed  of 
his  business  to  C.  B.  Whitman.  He  handles 
the  Victor. 

R.  Shaw  has  returned  from  a  visit  to  the  Co- 
lumbia headquarters  in  New  York.  He  also 
paid  a  visit  to  the  Canadian  headquarters  in 
Toronto.  Mr.  Shaw  spent  a  very  enjoyable 
time,  and  stated  that  he  was  treated  like  a  prince. 
He  reports  a  shortage  in  records  and  the  cheap- 
er lines  of  machines,  the  higher  priced  ma- 
chines now  coming  in  quite  freely. 


Mr.  Fitch,  manager  of  Babson  Bros.,  Edison 
phonograph  dealers,  accompanied  by  his  wife, 
paid  a  visit  to  the  factory  in  New  York.  Mrs. 
Fitch  is  remaining  in  Chicago  to  continue  her 
musical  studies.  Phonograph  business  is  good 
Mr.  Fitch  states,  the  demand  exceeding  the  sup- 
ply, as  there  is  a  shortage  of  both  machines  and 
records. 

The  Canadian  Phonograph  &  Sapphire  Disc 
Co.,  who  until  recently  occupied  505  Builders' 
Exchange,  have  now  removed  to  408  Builders' 
Exchange,  where  they  have  more  commodious 
quarters.  M'r.  Poisson  reports  a  good  month's 
demand  for  their  various  specialties. 


AN  INTERESTING  VOLUME 

On  Music  Appreciation,  Written  by  Louis 
Mohler,  Being  Sent  Out  by  the  Educational 
Division  of  the  Columbia  Co. 


"Music  Moods — A  Basis  for  Music  Apprecia- 
tion," by  Louis  Mohler,  A.  M.,  is  the  title  of 
an  interesting  book  being  sent  out  by  the  edu- 
cational division  of  the  Columbia  Graphophone 
Co.  to  superintendents,  music  supervisors,  music 
teachers,  and  everyone  connected  with  the  study 
of  music  in  the  schools.  The  aim  of  this  book 
is  to  present  standard  music  in  the  schools,  in 
a  manner  that  shall  justify  itself  as  an  educa- 
tional process,  by  a  plan  flexible  enough  for 
every  day  use,  and  simple  enough  to  be  used  by 
the  teachers  as  well  as  the  supervisors.  The 
method,  generally  stated,  is  the  stimulation  of 
interest  through  "mood";  through  the  imagina- 
tion, quickened  beforehand  by  poetry  or  story 
calculated  to  arouse  the  "mood"  of  the  music, 
and  thus  not  only  heighten  the  enjoyment,  but 
increase  the  appreciation  and  understanding. 

To  aid  the  teacher  in  the  presentation  of  these 
moods,  teaching  cards  have  been  prepared.  On 
one  side  are  the  "facts"  of  the  composition,  defi- 
nitions, and  a  sketch  of  the  composer.  On  the 
other  side  is  the  "mood,"  picturing  in  prose  or 
verse  the  sentiment  to  be  roused.  This  card 
refers  by  name  and  number  to  records  listed  in 
the  Columbia  educational  catalog  that  carries 
out  the  idea  of  the  individual  cards.  There  is 
no  doubt  but  that  this  method  of  presentation 
will  be  very  successful,  as  widespread  interest 
was  shown  by  school  superintendents  and  music 
supervisors  attending  the  summer  school  ses- 
sions where  the  method  was  demonstrated. 


JOSEPH  F.  HIGGINS  JOINS  FORCE 

Joseph  F.  Higgins,  well  known  in  printing 
and  talking  machine  circles,  has  recently  joined 
the  forces  of  the  Emerson  Phonograph  Co., 
Inc.,  New  York,  manufacturer  of  Emerson  rec- 
ords. Mr.  Higgins  was  formerly  the  head  of  the 
order  department  of  the  Carey  Printing  Co., 
and  more  recently  was  general  manager  of  the 
J.  P.  O'Connor  Printing  Co. 

He  brings  to  the  Emerson  Phonograph  Co.  a 
wide  experience  in  the  handling  of  problems 
connected  with  the  supply  and  purchase  depart- 
ments of  business  establishments.  His  acqui- 
sition is  still  another  of  the  many  recent  evi- 
dences of  the  spirit  of  progress  which  is  con- 
trolling the  policies  of  the  Emerson  Co. 

MUCH  ACTIVITY  UP  NEW  YORK  STATE 

Albany,  N.  Y.,  March  4.— T.  R.  Hawley,  the 
traveling  man  for  the  American  Phonograph 
Co.,  Edison  jobber,  of  this  city,  reports  a  very 
good  business  for  his  house.  A  short  time  ago 
Mr.  Hawley  made  a  trip  to  Binghamton  to  visit 
his  mother. 


AUTOMOBILE^DS  IN  SALES 

Gardner,  Mass.,  March  4.— The  Gardner  Pho- 
nograph Co.,  of  which  George  A.  Murray  is  the 
competent  manager,  has  done  a  large  business 
during  the  first  two  months  of  the  year  and 
there  is  every  indication  that  March  will  make 
an  equally  good  showing.  Mr.  Murray  is  the 
owner  of  a  handsome  Oakland  car  which  he 
uses  to  excellent  advantage  in  bringing  pros- 
pective customers  to  his  shop  which  specializes 
in  the  Edison  line. 
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A 

New 
Delpheon 
Worthy 
of 
the 
Name 


FULLY  up  to  the  standard  already  set  by  the  Delpheon  and  a  credit 
to  American  ingenuity  and  craftsmanship  is  this  newest  Delpheon. 
Easily  might  it  pass  for  an  instrument  selling  at  $50  more.  Already 
it  is  adding  prestige  to  the  Delpheon  line  through  its  distinctiveness  and 
individuality.    On  it  are  found: 


The  Modunome  or  expression 
control. 

The  Record  File — capacity  sixty 
discs. 


m 


Removable  Top — another 
Delpheon  innovation. 


The  Automatic  Stop — sets 
automatically. 

The  Automatic  Cover  Support 

The  Universal  Tone  Arm  and 
reproducer. 


Its  Tone  is  just  as  sweet  and  full  as  in  the  higher  priced  models.  The  Cabinet  is 
furnished  in  mahogany — either  red  or  antique — and  oak — either  Jacobean  or 
golden  It  stands  43  inches  high  and  is  19  inches  wide  and  20'/i  inches  deep.  Its 
heavy  motor  plays  three  twelve-inch  records. 

Just  as  this  new  model  is  setting  a  new  and  difficult  standard,  so  do  the  other  models  retailing  at  $100, 
$125   and  $150   appeal  to  even  the  most  discriminating.    That  is  why  the  Delpheon  is  universally 

known  as 

"The  Phonograph  with  an  Individuality" 

Correspondence  with  responsible  dealers  and  jobbers  who  want  an  instrument  of  merit,  invited, 
advertising  plan  establishes  the  Delpheon  dealer. 


Our  unique 


THE  DELPHEON 

FOURTH  and  BOUTELL 


COMPANY 

BAY  CITY,  MICHIGAN 
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Supplement— The  Talking  Machine  World,  March  15,  1917 


Otto  Heineman  Phonograph  Supply  Co. 


INCORPORATED 


CHICAGO 


25  WEST  45th  STREET,  NEW  YORK 
FACTORY,  ELYRIA,  OHIO 

ATLANTA 


SEATTLE 


We  Announce  the 

Heineman  Motor  No.  7 

Ready  for  Delivery  April  10th 

Guaranteed  in  Every  Detail  of  Its  Construction 


Heineman  Motor  No.  7 — Standard  Motor  for  High  Grade  Floor  Machines 


SOME  OF  ITS  FEATURES 

No  Stamped  Gears  Used  in  this  Motor,  Milled  Gears  Used  Exclusively 


Beveled  Gear  Winding 
Brass  Intermediate  Gears 


High  Polished  Bearings 
Fibre  Lined  Escutcheon 


Plays  three  12  or  four  and  one-half  10-inch  records  with  one  winding. 


President 
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"The  Friend  of  the  Dealer" 

The  Hoffay  AIRTIGHT  Phonograph 


Models  $75,  $100,  $150,  $200,  $250 
HOFFAY  TALKING  MACHINE  CO.,  Inc. 

500  FIFTH  AVENUE  NEW  YORK  CITY 


TRADE  NEWS  FROM  PITTSBURGH 

Business  Continues  Active — Lawrence  Friedl 
Joins  Columbia  Co.  in  New  York — Larger 
Quarters  for  Talking  Machine  Shop — Fred- 
erick's Educational  Recitals  a  Success — Pathe- 
phone  Activity — Other  News  of  Interest 


Pittsburgh,  Pa.,  March  6.— The  talking  ma- 
chine business  in  Pittsburgh  and  surrounding 
territory  has  been  quite  active  during  the  past 
month,  the  jobbers  and  dealers  reporting  a 
steady  expansion  in  the  sales  of  both  machines 
and  records.  The  shortage  that  was  a  rather 
serious  handicap  for  some  time  is  now  not  so 
acute,  and  the  requirements  of  the  trade  are 
being  met  more  completely  and  with  greater 
promptness  than  heretofore.  The  spring  out- 
look is  declared  to  be  extremely  promising.  De- 
spite the  gravity  of  the  war  situation  recently, 
it  is  pointed  out  that  the  prosperity  of  this  sSc- 
tion  has  never  before  been  equaled  and  that  the 
industries  have  enough  domestic  contracts  and 
foreign  orders  not  subject  to  cancellation  to 
keep  them  running  near  capacity  for  several 
years  to  come. 

Considerable  surprise  was  expressed  in  local 
talking  machine  circles  over  the  announcement 
just  made  that  Lamber  Friedl,  local  manager  of 
the  Columbia  Graphophone  Co.,  will  leave  this 
city  soon  to  assume  the  management  of  the 
New  York  City  branch  of  the  Columbia.  Mr. 
Friedl  expresses  himself  as  being  very  loath 
to  bring  to  a  close  his  pleasant  connection  with 
the  trade  here,  and  was  not  eager  to  accept 
the  important  promotion.  He  has  been  in 
charge  of  the  Pittsburgh  branch  of  the  Columbia 
since  July  1,  1915,  and  has  met  with  unusual 
success.  Besides  a  foremost  figure  in  the  trade 
since  coming  here,  Mr.  Friedl  has  been  quite 
active  in  the  Talking  Machine  Dealers'  Associ- 
ation and  in  all  movements  for  the  elevation  of 
the  trade.  As  manager  of  the  New  York  branch 
Mr.  Friedl  will  have  charge  of  the  Columbia  in- 
terests in  Greater  New  York,  and  most  of  the 
states  of  New  York,  New  Jersey  and  Connecti- 
cut. While  regretting  his  departure,  his  many 
friends  in  the  trade  congratulate  him  upon  the 
promotion  and  wish  him  the  fullest  measure  of 
success  in  his  new  position. 

The  Talking  Machine  Shop,  second  floor  Jen- 
kins Arcade  Building,  in  this  city,  will  take  up 
new  and  larger  quarters  in  the  near  future  at 
208  Olive  avenue.  Manager  H.  N.  Rudderow 
states  that  the  rapid  increase  in  the  business  of 
the  concern  during  the  past  year  has  made 
necessary  the  expansion.  The  Talking  Machine 
Shop  is  one  of  the  largest  and  most  exclusive 
houses  in  the  city,  and  features  the  Victor  line 
exclusively.  The  firm  took  over  the  business  at 
the  present  location  two  years  ago  in  February, 
and  by  energetic  management  and  clean  meth- 
ods has  built  it  up  from  what  was  regarded  as 
a  failure.  The  new  home  of  the  Talking  Ma- 
chine Shop  is  excellently  located  in  the  central 
business  district  and  will  far  surpass  in  arrange- 
ment, equipment  and  size  the  quarters  now  oc- 
cupied. The  floor  space  will  extend  3,500  square 
feet,  about  five  times  the  present  area,  provid- 
ing adequate  space  for  warerooms  and  display. 
The  building,  which  has  been  leased  for  a  long 
term  of  years,  is  being  handsomely  remodeled. 
The  demonstration  parlors  will  number  twelve 
or  fifteen  and  will  be  of  the  latest  type,  unique 
in  design  and  attractive  in  equipment.  Arrange- 
ments have  been  made  to  move  into  the  new 


quarters  about  May  1,  and  a  formal  opening 
will  be  held  shortly  thereafter. 

Philip  Buehn,  manager  of  the  Buehn  Phono- 
graph Co.,  Edison  jobbers,  reports  a  nice  in- 
crease in  business,  the  gain  being  about  equal 
to  that  of  1916  over  1915.  Reports  from  the  fac- 
tory are  quite  promising,  Mr.  Buehn  says.  The 
record  situation  has  improved  greatly,  a  more 
adequate  quantity  coming  through  of  late,  but 
phonographs  are  beginning  to  show  signs  of 
shortage,  especially  in  the  $250  model. 

H.  J.  Brennan,  manager  of  the  H.  M.  Pick- 
ering Co.,  Pathephone  dealers  and  distributors 
in  the  Pittsburgh  territory,  visited  the  New 
York  headquarters  the  week  of  March  4.  The 
Pathephone  business  continues  to  grow  by  leaps 
and  bounds,  Mr.  Brennan  states,  both  in  the 
retail  and  wholesale  departments.  A  number 
of  live  new  connections  have  been  established 
during  the  past  month  at  nearby  points. 

The  talking  machine  department  of  the  W.  F. 
Frederick  Piano  Co.,  is  featuring  with  much  suc- 
cess a  series  of  Victor  educational  recitals  in 
the  Frederick  concert  hall.  The  affairs  have 
been  given  at  frequent  intervals  recently"  and 
have  been  largely  attended  by  pupils  of  the  pub- 
lic schools.  Pleasing  programs  are  arranged, 
suitable  for  the  various  grades  that  attend  at 
different  times,  and  the  results  are  said  to 
be  gratifying.  Attractive  souvenirs  are  given  at 
every  concert. 

Manager  George  Hards,  reports  both  the  ma- 
chine and  record  business  of  the  W.  E.  Fred- 
crick  department  running  well  ahead  of  last 
year  and  conditions  very  favorable  for  a  con- 
tinued increase. 

The  many  friends  of  M.  Max,  manager  of 
Kaufmann  Bros.  Victrola  department,  »re 
pleased  to  hear  of  his  recent  reappointment  to 
the  managership  of  the  piano  department  of  the 


"Big  Store,"  and  to  know  he  will  retain  personal 
charge  of  the  talking  machine  section.  Mr.  Max 
states  that  trade  is  continuing  well  up  to  his 
highest  expectations,  being  exceptionally  active 
for  this  time  of  year. 


TO  COVER  CONNECTICUT  TRADE 


Sonora  Business  in  That  Section  To  Be  Handled 
From  Executive  Office 


Frank  J.  Coupe,  director  of  advertising  and 
salesi  of  the  Sonora  Phonograph  Corp.,  New 
York,  stated  this  week  that  arrangements  had 
been  made  whereby  the  company's  business  in 
the  State  of  Connecticut  will,  in  the  future,  be 
handled  from  the  executive  offices,  57  Reade 
street,  New  York.  E.  S.  Adams  was  formerly 
Sonora  jobber  in  Connecticut. 

H.  M.  Young,  who  was  previously  associated 
with  Mr.  Adams  as  traveling  representative, 
has  been  retained  in  the  same  capacity  by  the 
Sonora  Phonograph  Corp.,  and  will  continue  to 
call  upon  the  Sonora  dealers  in  Connecticut. 
Mr.  Young  is  thoroughly  familiar  with  the  many 
selling  features  of  Sonora  product,  and  will  ex- 
tend Sonora  dealers  efficient  service  in  mer- 
chandising that  popular  line. 


0RAF0N0LA  CO.  OPENS  IN  TOLEDO 

W.  C.  Fuhri,  United  States  manager  of  the 
Columbia  Graphophone  Co.,  New  York,  an- 
nounced this  week  the  retirement  of  the  com- 
pany from  the  retail  field  in  Toledo,  O.  The 
Columbia  retail  business  in  this  city  has  been 
taken  over  by  the  Grafonola  Co.,  which  will 
handle  Columbia  products  exclusively.  The  Co- 
lumbia wholesale  business  previously  trans- 
acted from  Toledo  will  in  the  future  be  handled 
from  Cleveland. 


swm  mm®  mmf 

MOTROLA 


The  Motrola  does  not  revolve  the  turn- 
table—it winds  the  spring.  That's  why  it's 
the  only  trustworthy  device  made. 
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A YEAR  ago  we  made  an  "Announcement  Extraordinary,"  the  result 
of  which  made  it  necessary  to  double  the  size  of  our  plant  to  supply 
the  demand  for  Domestic  Talking  Machines.    Now  we  make  an 
announcement  still  more  remarkable. 

We  have  just  perfected  principles  whereby  The  Domestic  will  produce 
tone  qualities  far  beyond  the  accepted  normal  of  today  in  instruments  of 
any  price.  No  better  evidence  of  the  importance  of  this  improvement  can 
be  given  than  the  fact  that  we  have  decided  to  abandon  the  original  line 
regardless  of  its  pronounced  success  and  devote  all  our  energies  to  the 
promotion  of  the  new  discoveries. 

To  equalize  the  remarkable  tone  qualities  of  the  new  Domestic,  we  have 
added  many  other  new  features  so  attractive  in  point  of  accuracy, 
simplicity  and  dependability  of  operation  that  the  only  difficulty  we 
anticipate  will  be  in  supplying  the  demand,  even  with  our  greatly 
increased  facilities  planned  to  meet  the  abnormal. 

THE  BIG  SENSATION  is,  the  improved  tone  brought  about  by 
innovations  in  soundbox,  tone  arm  and  tone  chamber,  reproducing  all 
of  the  most  delicate  undertones  and  overtones  with  faithful  accuracy 
without  skip  or  slur,  screech,  rasp,  or  nasal  intonation. 


The  new  Domestic 
Sound  Box 

w  11,  without  removal,  in- 
stantly play  any  make  of  disc 
record  with  equal  perfection. 
It  is  as  sensitive  as  a  com- 
pass needle — as  accurate  as 
a  chronometer. 


The  new  Domestic 
Tone  Chamber 

constructed  of  heavy  sea- 
soned spruce,  is  proportioned 
by  the  most  rigid  law  of 
acoustics  to  maximize  the  vol- 
ume and  yet  retain  all  the  dul- 
cet shades  of  tone.  Remem- 
ber: The  Domestic  is  made 
entirely  of  resonant  woods. 


The  new  Domestic 
Cabinets 

will  be  constructed  of  heavy, 
well-seasoned  wood,  beauti- 
fully designed,  with  ample 
proportion  and  of  such  su- 
perior workmanship  through- 
out that  the  utmost  eye  appeal 
has  been  created. 


The  New  Domestic  Worm-Driven  Motor 

Aptly  called  The  Silent  Motor.    It  is  of  our  design  and  construction  throughout,  incorporating  many 
new  features  among  which  are  our  automatic  brake  of  perfect  mechanical  action. 

The  result  is  a  most  attractive  line  of  Talking  Machines  embodying  per- 
fect tone  quality ,  large  volume,  noiseless  operation,  handsome  appear- 
K  ance  and  strong  lasting  qualities. 

Domestic 

TALKING  MACHINE 


THE   TALKING   MACHINE  WORLD 


41 


mark&ble 

em  en  t 


Prices  will  range  from 

$15.00  to  $50.00 


WE  believe  there  is  nothing  on  the  market  that  will 
compare  with  these  values.   Large  jobbing  contracts 
have  already  been  closed  with  several  leading  houses 
who  have  seen  and  heard  the  new  Domestics  with  the  uni- 
versal comment  that 4 '  They  are  the  finest  toned  instruments 
on  the  market. 

The  new  line  of  Domestics  will  be  ready  for  the  market 
in  April,  but  it  is  important  that  you  write  for  full  informa- 
tion quick.    Better  wire! 


DOMESTIC  TALKING  MACHINE 
CORPORATION 

Horace  Sheble,  President 
33rd  and  Arch  Streets,  Philadelphia,  Pa. 

Pacific  Coast  Sales  Agent 

WALTER  S.  GRAY 

411  Chronicle  Building 
San  Francisco,  Cat. 

Domestic 

TALKING  MACHINE 
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The  NEW  HOME  of  the 

PADDACK  DIAPHRAGM 

451  Hudson  Ave,  Brooklyn,  N.  Y. 

(One  block  from  Nevins  Street  Subway  Station) 


We  have  increased  our  factory  facilities  and  are  now  in  a  posi- 
tion to  handle  any  sized  contracts  for  the  Paddack  Diaphragm. 

We  will  be  glad  to  have  the  trade  visit  our  plant  and  see 
why  the  Paddack  Diaphragm  is  "Better  than  Mica." 

May  we  send  samples  and  prices? 

PADDACK  DIAPHRAGM,  Inc.,  451  Hudson  Ave.,  Brooklyn,  N.Y. 


LITTLE  CHANCE  TO  ACCUMULATE  STOCK  IN  ST.  LOUIS 

Delay  in  Shipments  From  Factories  Keeps  the  Trade  on  Edge — Heavy  Increases  in  Both  Ma- 
chine and  Record  Demand — Manager  Staffelbach  Organizing — Kieselhorst  Expansion 

St.  Louis,  Mo. 


March  5. — No  St.  Louis  jobber 
has  as  yet  been  able  to  accumulate  any  stock. 
They  frankly  admit  that  they  have  not  yet 
caught  up  with  the  trade  from  the  holiday  short- 
age. They  are,  in  the  main,  handling  their  trade 
fairly  well  by  inquiring  of  the  customers  as  to 
what  proportion  of  the  machines  ordered  are 
sold  and  by  keeping  careful  tab  on  the  retailers' 
stocks.  Few  retailers  have  been  able  to  accu- 
mulate anything  except  a  show  stock  and  they 
are  carefully  concealing  any  reserve  machines. 
Indeed  some  of  them  hardly  know  from  one 
day  to  another  whether  they  will  have  a  floor 
display.  The  retail  trade  has  held  up  very  well 
through  February  and  everybody  is  reporting 
heavy  increased  sales  over  a  year  ago. 

The  record  business  has  been  remarkable.  At 
Aeolian  Hall  it  was  said  that  the  record  business 
showed  a  30  per  cent,  gain  over  a  year  ago  and 
that  gains  had  been  steady  for  the  month  ever 
since  there  was  a  department.  Manager  Gutten- 
berg  says  that  he  has  not  been  able  to  accumu- 
late any  stock  of  Aeolian-Vocalions  since  the 
holidays  and  that  from  the  pace  now  maintained 
by  his  sales  force,  he  does  not  anticipate  that 
the  factory  ever  will  be  able  to  get  ahead. 

Wholesale  Manager  C.  R.  Salmon,  of  the  Co- 
lumbia warerooms,  was  on  the  jury  the  first 
week  of  the  month  and  was  compelled  to  hear 
at  least  one  case  every  day.  The  same  week 
General  Manager  Irby  Reid  was  called  to  Little 
Rock,  Ark.,  but  still  the  business  progressed. 
Mr.  Salmon  said  that  the  wholesale  business 
was  greatly  increased  over  a  year  ago  and  that 
dealers  were  sending  in  repeat  orders  on  those 
placed  just  after  the  holiday  trade.  Spring 
stocks  already  were  reported  broken  in  many 
parts  of  the  country. 

Charles  Staffelback,  manager  of  the  Pathe- 
phone  department  of  the  Hellring  &  Grimm 
Furniture  Co.,  wholesale  and  retail  distributors, 
sets  April  15  as  the  time  when  he  will  have  the 
Pathephone  business  organized  to  his  satisfac- 
tion. Already  he  has  made  some  radical  changes 
in  the  Pathephone  Shop  on  Olive  street  and 
he  reports  a  very  satisfactory  increase  in  the 
trade  there.  Mr.  Staffelback  has  organized  his 
shop  and  is  turning  out  all  repair  work  the  day 
it  is  received.  The  first  of  the  month  he  was 
expecting  heavy  shipments  of  records  within 
a  few  days  that  would  enable  him  to  meet  all 
demands.  Owing  to  freight  embargoes  and  car 
shortage  in  the  East,  he  said  that  the  machines 
were  somewhat  slower  in  arriving,  but  that 
he  hoped  to  meet  all  of  the  old  demands  by  the 
middle  of  the  month.  As  the  pioneer  Pathe- 
phone man  in  the  Mississippi  Valley  Mr.  Staffel- 
back is  greatly  pleased  that  he  has  obtained  the 
jobbing  privileges  for  the  line  and  he  says  that 
as  soon  as  he  can  organize  the  service  to  Hell- 
ring  &  Grimm  standard,  he  will  put  the  line 
where  its  merits  should  place  it. 
Mark  Silverstone,  president  of  the  Silverstone 


Music  Co.,  did  not  get  home  from  Mr.  Edison's 
birthday  party  until  March  1.  He  came  home 
by  way  of  Roanoke,  Va.,  where  he  lived  as  a 
young  man.  When  he  sent  word  to  the  Roanoke 
folk  that  he  was  going  to  visit  there,  they  wired 
him  to  hasten,  as  there  was  an  entertainment 
on  hand  that  they  wanted  him  to  see.  So  Mr. 
Silverstone  went  and  he  was  the  guest  of  honor 
at  a  gathering  somewhat  similar  to  one  that  he 
had  organized  twenty  years  before.  During  the 
evening  he  was  introduced  and  he  told  them  that 
he  "felt  like  Rip  Van  Winkle  after  his  twenty- 
year  sleep."  After  his  talk,  Mr.  Silverstone  was 
presented  with  a  newspaper  clipping  of  the  pre- 
vious entertainment,  which  some  one  had  kept 
all  of  these  years. 

Mr.  Silverstone  says  that  the  autograph  col- 
lection that  he  presented  to"  Mr.  Edison  at  his 
birthday  party  met  with  a  great  reception.  It 
contained  more  than  30,000  names. 

One  of  the  first  things  Mr.  Silverstone  did 
when  he  got  back  was  to  collect  a  sample  of 
each  of  the  page  advertisments  printed  in  na- 
tional magazines  by  the  Edison  Co.,  using  the 
comments  on  a  Silverstone-Edison  tone  test  as 
text  and  made  a  cut  of  them.  This  he  inserted 
in  a  page  ad  in  the  local  Sunday  newspapers, 
with  his  story  of  how  it  happened  that  a  St. 
Louis  tone  test  was  made  a  lesson  for  all  talking 
machine  admirers.  Incidentally  he  commented 
that  in  this  work  he  had  scored  under  the  St. 
Louis  banner  "To  the  front." 

The  Kieselhorst  Piano  Co.  on  the  first  of  the 
month  opened  five  new  demonstration  rooms  on 
the  fifth  floor  of  that  establishment,  making  the 
equipment  nine  demonstration  rooms  with  an 
"artist's  room"  of  the  Mason  &  Hamlin  pianos 
as  overflow  space.  Considering  that  this  com- 
pany undertook  the  sale  of  Victor  machines  as 
an  experiment  in  October,  this  is  regarded  as 
pretty  good  progress. 

Manager  Magoon  of  the  talking  machine  de- 
partment is  enthusiastic  over  the  prospects, 
but  he  already  is  wondering  what  he  will  do  next 
Christmas,  for  he  says  the  nine  rooms  would  not 
have  been  too  many  last  December,  their  first 
Christmas  in  the  business.  The  plan  is  to  use 
four  rooms  on  the  main  floor  for  record  business 
and  the  five  on  the  fifth  floor  for  machine  sales. 
These  rooms  and  the  entire  floor  are  finished  in 
white  and  paneled  with  mirrors,  which  adds 
greatly  to  the  size  of  the  rooms  in  appearance. 
The  rooms,  however,  are  of  good  size,  averaging 
twelve  by  thirteen  feet.  The  ceiling  on  this 
floor  is  rather  low  and  to  make  the  best  of  this 
the  finish  has  been  made  similar  to  that  of  a 
boat  cabin,  making  a  neat  appearance. 

In  his  search  for  space,  Mr.  Magoon  discov- 
ered that  the  attic  above  this  floor  had  a  nine- 
foot  headway.  He  wanted  that  space  but  was 
puzzled  as  to  how  to  get  to  it.  Finally  he  de- 
vised a  concealed  stairway,  which  pulls  from  the 
ceiling.     Its   formation    fits   with    the  ceiling 


panels  and  when  it  is  closed  no  one  can  notice 
it.  This  has  opened  the  space  for  office  supply 
storage  and  machines  that  can  be  carried  in  the 
hands  will  be  stored  there. 

The  "artist's  room"  which  is  especially  for  the 
piano  department  will  be  equipped  with  Mason 
&  Hamlin  grands  and  other  music  room  equip- 
ment, which  now  includes  talking  machines.  So 
it  will  be  available  when  not  in  use  by  visitors 
for  talking  machine  demonstrations  if  needed. 

Robert  H.  Cone,  Jr.,  of  the  Artophone  Co., 
says  he  is  convinced  that  the  only  people  in  the 
.world  who  do  not  realize  the  extent  of  the  talk- 
ing machine  business  are  the  hardwood  planing 
mill  and  cabinet  men.  He  has  been  trying  to 
find  an  increased  supply  of  cabinets.  He  sub- 
mits his  plans  and  specifications  and  price  and 
there  is  no  objection,  but  when  he  says  that  he 
wants  10,000  of  the  cabinets  the  would-be  manu- 
facturer looks  at  him  rather  sorrowfully,  shakes 
his  head  and  withdraws  as  soon  as  possible.  He 
does  not  even  care  to  talk  it  over  and  even  a 
written  order  for  the  completed  machines  does 
not  interest  him. 

Most  of  these  men,  says  Mr.  Cone,  still  look 
upon  the  talking  machine  as  a  toy,  a  passing 
fancy,  etc.,  and  they  cannot  imagine  a  man  who 
even  occupies  a  five-story  building  on  Olive 
street,  and  pays  the  rent,  being  foolish  enough 
as  to  expect  to  ever  sell  10.000  machines. 

Ben  S.  Phillipps,  retail  sales  manager  of  the 
Columbia  warerooms,  observes:  "Everyday 
now  it  looks  more  and  more  like  the  talking 
machine  business  was  getting  better  settled  as 
a  big  and  going  business.  I  remember  when 
people  used  to  say,  'Are  those  things  selling  yet? 
Where  do  they  all  go  to?'  Also  we  had  to  sell 
them  as  premiums  mostly. 

"Now  people  recognize  the  line  as  entirely 
legitimate.  The  cheap  machines  being  offered  to 
the  people  are  opening  prospects  to  us.  Almost 
everyday  people  come  in  here  to  ask  if  we  can 
repair  some  machine,  usually  one  that  we  never 
heard  of.  Usually  these  people  are  convinced 
that  they  have  purchased  an  inferior  article  and 
they  are  open  to  a  real  sale.  The  $5  or  $15 
they  threw  away  opens  their  eyes  and  they  spend 
from  $75  up  for  the  real  article." 


It  is  announced  that  the  Compton-Price 
Piano  Co.,  Coshocton,  O.,  has  under  considera- 
tion a  plan  for  devoting  its  present  factory  en- 
tirely to  the  production  of  talking  machines. 


USE  OUR 

SELF  BALANCING 

COVER  SUPPORT 

It  is  noiseless,  perfectly  balanced, 
easily  applied,    and  inexpensive. 

SEND  FOR  SAMPLE 

Tone    rods,    needle   cups,   needle  rests, 
knobs,    cover   supports,  and 
continuous  hinges. 

WEBER-KNAPP  CO.,  Jamestown,  N.  Y. 
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This  is  the  harvest  time  for  fine  record  bus- 
iness! The  Columbia  recordings  of  music 
of  all  nations— vocal  as  well  as  instrumental, 
issued  continually,  offer  possibilities  no 
talking  machine  dealer  can  well  ignore. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


STOCK  SHORTAGE  STILL  DISTURBING  DETROIT  TRADE 

Business  Continues  Most  Active — Detroit  Talking  Machine  Dealers'  Association  Decides  to  Send 
Out  No  More  Records  on  Approval  Over  Sundays  and  Holidays — Grinnell's  New  Building 

Detroit,  Mich.,  March  6. — It's  an  old  story  to 
say  that  talking  machine  business  is  good  in 
Detroit,  but  it  isn't  an  old  story  to  say  most 
emphatically  that  there  is  a  serious  short-age  of 
stock,  especially  in  machines.  There  is  no  use 
in  blaming  this  condition  on  the  manufacturers 
because  it  appears  that  the  industry  is  going 
ahead  faster  than  the  standard  companies  can 
fill  orders.  We  are  glad  to  note  one  thing  and 
that  is  the  leading  companies  are  not  taking  on 
new  accounts  where  they  already  are  well  rep- 
resented, thus  giving  to  their  old  customers 
the  very  best  of  protection.  This  is  something 
that  the  old-time  customers  deserve — protection. 

Without  mentioning  names  or  even  the  line 
handled,  the  writer  knows  of  a  certain  leading 
talking  machine  dealer  who  has  actually  been 
forced  to  handle  another  make  of  machine  in 
order  to  get  some  orders  booked  on  the  sales 
sheets.  "We  are  not  putting  this  other  line  in 
as  a  permanent  proposition,  but  we  can't  get 
stock  from  our  regular  jobbers  and  what  else 
can  we  do  if  we  expect  to  stay  in  business," 
he  said.  "People  come  in  and  we  are  tired  of 
telling  them  we  can't  show  them  anything  be- 
cause they  simply  go  elsewhere." 

The  February  meeting  of  the  Detroit  Talking 
Machine  Dealers'  Association,  held  at  the  Hotel 
Cadillac,  accomplished  at  least  one  big  thing— 
that  was  a  resolution,  passed  unanimously,  to 
send  out  no  more  records  on  approval  over 
Sundays  and  on  days  preceding  holidays.  This 
is  most  certain  to  cut  down  the  abuse  of  the 
approval  privilege  and  dealers,  after  four  weeks' 
experience  of  the  new  plan,  say  they  have  not 
lost  any  business.  "It  is  going  to  result  in  the 
elimination  of  the  approval  privilege  after  a 
while,"  said  one  dealer.  "But  it  will  take  time 
to  do  this." 

Two  popular  Columbia  stores  during  the  past 
few  weeks  have  been  the  Max  Strasbury  Shop 
and  Summerfield  &  Hecht.  The  reason  is  this: 
When  "Robinson  Crusoe,  Jr.,"  played  at  the 
Garrick  Theatre  for  two  weeks,  ending  March 
10,  it  was  arranged  that  Al  Jolson  and  members 
of  his  company  should  personally  appear  and 
sell  records  at  the  above  stores.  The  first  week 
Mr.  Jolson  was  at  the  Summerfield  &  Hecht 
store,  and  the  second  week  at  the  Strasburg 
store.  Announcements  were  made  several  days 
in  advance  of  the  "added  attraction,"  and,  of 
course,  both  stores  had  turn-away  crowds.  Jol- 
son himself  demonstrated  his  own  records  and 
the  sale  of  Jolson  records  during  the  two  weeks 
jumped  enormously.  We  presume  that  Al  is 
pulling  the  same  stunt  wherever  he  goes — it's 
mighty  good.  In  fact,  it  is  just  such  things 
as  this  that  make  the  talking  machine  business 
a  great  business. 

Wallace  Brown  is  making  a  drive  for  business 
on  the  hundred-dollar  New  Edison.  He  has 
had  some  splendid  copy  on  this  particular  model 
during  the  past  thirty  days.  Brown's  copy  is 
not  of  the  stereotyped  make-up  and  he  certainly 


knows  how  to  inject  originality  into  his  matter. 

Max  Strasburg  is  feeling  better  than  ever  after 
his  short  sojourn  at  Pinehurst,  where  he  played 
golf  for  two  weeks. 

"It's  getting  to  be  an  all-around  business," 
seems  to  be  the  general  sentiment-  in  the  local 
trade.  Up  to  a  year  or  so  ago  the  bulk  of  the 
talking  machine  business  was  done  at  holiday 
time  or  in  the  early  fall,  but  nowadays  it  seems 
just  as  good  every  month  as  during  October, 
November  and  December.  The  constant  bring- 
ing out  of  new  selections  is  responsible  for  this 
condition — and  people  do  like  music  better  than 
ever.  The  personal  appearance  of  artists  in 
recitals  in  the  larger  cities  is  also  responsible 
for  this  all-around  good  business. 

The  twice-a-week  recitals  at  Grinnell  Bros.' 
store,  which  take  place  in  the  basement  floor  are 
gaining  in  popularity  and  only  the  limited  size 
of  the  auditorium  explains  why  more  people  do 
not  attend.  The  recital  room  is  formed  by 
throwing  back  the  partitions  of  some  of  the 
demonstrating  record  booths,  so  that  from  600 
to  800  people  can  be  accommodated.  At  least 
1,000  would  attend  each  time  if  the  seats  were 
available.  Grinnell  Bros,  are  to  be  commended 
for  the  way  they  conduct  these  recitals.  They 
offer  the  best  local  talent  there  is  to  be  had  and 
if  real  money  was  charged  for  the  recitals,  those 
who  attend  would  more  than  get  value  received. 
The  entertainment  consists  of  dancers,  singers, 
instrumentalists,  etc.  There  are  regular  printed 
programs  which  comprise,  in  all,  about  twelve 
numbers. 

C.  H.  Grinnell,  manager  of  the  wholesale  Vic- 
trola  division  of  Grinnell  Bros.,  feels  mighty 
proud  of  the  new  building  at  First  and  State 
streets,  which  is  one  of  the  largest  and  most 
up-to-date  in  the  country  devoted  to  this  busi- 
ness. Their  second  floor  containing  records  is 
a  monster  place  and  judging  by  the  number  of 
racks  and  the  records  in  each  rack,  the  stock 
must  include  many  thousand  records.  The  stock 
of  all  models  of  machines  is  also  tremendous, 
and  never  before  since  Grinnell  Bros,  have  been 
Michigan  Victor  jobbers,  have  they  been  in  a 
better  position  to  handle  orders.  Manager  Grin- 
nell expects  to  push  this  department  very  vig- 
orously and  from  the  way  orders  are  coming  in 
talking  machine  business  is  good  all  over  the 
state. 

A.  A.  Grinnell,  treasurer  of  Grinnell  Bros., 
and  general  manager  of  the  talking  machine  de- 
partments, left  March  3  for  Florida  and  other 
southern  points  to  be  gone  four  weeks. 

"There  is  really  nothing  new  to  report  out- 
side of  the  fact  that  we  are  breaking  records 
every  month,  astounding  the  company  and  our- 
selves by  the  increased  business,"  said  Manager 
Mills,  of  the  Columbia  Graphophone  Co.  "It  is 
truly  wonderful  where  the  machines  and  records 
all  go  to,  but  people  are  surely  buying  Colum- 
bia goods  as  they  never  have  before.  We 
thought  we  did  wonderfully  in  1916 — and  we  did 


— but  we  are  going  to  beat  that  record  by  a  big 
margin  this  year." 

The  Detroit  Piano  Co.  are  now  showing  the 
Cable-Nelson  phonograph,  while  the  Bush  & 
Lane  Piano  Co.  is  showing  their  own  model  of 
machine  made  in  the  company's  factory  at  Hol- 
land. 


PLAYED  HOST  TO  THEIR  DEALERS 

I.  Davega,  Jr.,  Inc.,  Entertain  Their  Dealers  at 
Banquet  at  Pabst's  Harlem  Restaurant — Some 
Interesting  Addresses  Made 


I.  Davega,  Jr.,  Inc.,  Victor  distributors,  played 
host  to  their  dealers  on  Monday,  March  5.  En- 
graved invitations  were  mailed  requesting  the 
honor  of  their  presence  to  hear  and  discuss  the 
new  sample  records  at  their  headquarters,  125 
West  125th  street.  Some  fifty-five  gathered  at 
the  appointed  hour,  coming  from  all  over  New- 
York,  Brooklyn  and  the  Metropolitan  district 
in  general,  and  even  from  Philadelphia,  Pitts- 
burgh and  equally  distant  points.  During  the 
course  of  the  evening  between  the  playing  of 
the  new  records  an  informal  discussion  took 
place  and  light  refreshments  were  served,  after 
which  all  adjourned  to  Pabst's  Harlem  restau- 
rant, where  a  banquet  was  served.  W.  G.  Gas- 
ton, of  the  Victor  Talking  Machine  Co.,  acted 
as  toastmaster.  An  interesting  address  was 
made  by  B.  R.  Forster,  manager  of  I.  Davega, 
Jr.,  Inc.,  on  "Co-operation  Between  Dealer  and 
Distributor,"  which  was  enthusiastically  re- 
ceived. Among  the  other  speakers  were  Max 
Goldsmith,  manager  of  Morris  Goldsmith;  J. 
Schick,  Louis  Epstein,  Mr.  Heifer  and  A.  Davega 
of  I.  Davega,  Jr.,  Inc.  General  good  fellow- 
ship prevailed  throughout  the  evening  and  all 
very  reluctantly  parted  at  one-thirty  in  the 
morning. 
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WE  WILL  PRINT  AND 
DELIVER  ,  POSTPAID, 

iaa  transfer 
IUVname  plates 


THESE  DESIGNS  APPEAR 
IN  GOLD  FACE  AND 
CAN  BE  QUICKLY  AND 
PERMANENTLY  APPLIED 
BY  ANY  DEALERS 


"Sold  By"  names  can  be  applied  on 
Talking  Machines,  Pianos,  Furniture, 
Sporting  Goods,  etc.  Printed  in  one 
to  three  lines,  size  not  to  exceed 
W^2y2".  Outfit  for  transferring  in- 
cluded with  order.     Prompt  delivery. 

Mail  us  your  copy  and  check  to-day. 


Globe  Decalcomanie  Co. 

Jersey  city.  n.  J. 


TRANSFERS  FOR 
;  EVERY  PURPOSE 
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Why  Not 


introduce  all  of  your 
customers  to  the  B.  &  H. 
Fibre  Needle  during  the 
present  time  of  steel 
needle  shortage 

This  will  mean  larger  and 
steadier  profits  for  you 
and  increased  satisfac- 
tion to  your  customers. 


-4.7-; 


The  new  25c  package 
is  a  ready  seller. 

> 


B.&H.  FIBRE  MFG.  CO. 

33-35  W.  Kinzie  Street  Chicago,  111. 
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Making  the  Talking  Machine  Dealers'  Window 
Prove  a  Profit  Producer  - 

By  Ellis  Hansen 


This  is  the  first  of  a  series  of  articles  on  window  display 
written  by  Ellis  Hansen,  who  is  recognized  as  one  of  the 
most  practical  designers  of  talking  machine  window  dis- 
plays in  the  United  States,  having  during  his  career  been 
connected  with  Sherman,  Clay  &  Co.,  San  Francisco;  the 
Victor  Talking  Machine  Co.,  Camden,  N.  J.;  Lyon  &  Healy, 
Chicago,  and  the  R.  Wurlitzer  Co.,  Chicago.  There  is  no 
man  in  the  trade  so  well  equipped  to  tell  dealers  how  they 
may  utilize  their  windows  to  the  best  possible  advantage  as 
a  business  producer.  We  consider  ourselves  fortunate  to 
have  secured  the  services  of  so  valuable  a  man,  and  we 
feel  sure  that  his  suggestions  will  prove  a  distinct  aid  to 
the  dealers  in  utilizing  their  window  space  to  the  best 
advantage. — Editor. 

It  is  becoming  more  apparent  every  day  that 
talking  machine  dealers  at  last  are  beginning  to 
realize  the  tremendous  importance  of  window 
display  advertising.  While  most  dealers  agree 
that  their  windows  should  be  properly  taken  care 
of,  the  majority  of  them  lack  the  knowledge 
and  determination  to  go  at  the  work  in  the 
proper  spirit.  Too  many  dealers  go  at  the  work 
in  a  vague  indefinite  way  and  try  to  invent  the 
display  while  building  it.  The  result — if  any 
result  is  attained — is  bound  to  be  bad  and  the 
money  and  time  spent  is  so  much  money  and 
time  misspent. 

To  make  an  effective  display  you  must  know 
what  you  are  doing  froni  the  start  to  the  finish. 
Don't  leave  anything  to  luck.  Make  deliberate 
plans  and  preparations  for  your  display  at  least 
a  week  before  you  install  it.  Have  a  definite  idea 
in  mind  and  give  at  least  as  much  time  and  care 
to  your  window  as  you  would  to  plan  out  an 
expensive  newspaper  advertisement.  Don't  be- 
lieve you  can  take  proper  care  of  your  show  win- 
dows without  personal  effort  and  without  a 
proper  expense' account.  It  can't  be  done.  When 
you  buy  newspaper  space  you  surely  give  lots 
of  thought  to  your  "copy" — your  window  space, 
however,  must  be  paid  for  whether  you  make 
the  most  of  it  or  not.  Attractive  window  dis- 
plays promote  good  will  and  every  dollar  in- 
vested in  good  will  is  capital. 

A  fine  display  in  your  show  windows  brings 
customers  nearer  to  your  store  than  any  other 
form  of  advertising  and  the  cost  is  probably 
less. 

Newspaper  and  window  advertising  makes  a 
happy  combination.  A  very  stimulating  influ- 
ence on  the  prospective  buyer  is  produced  when 
he  sees  the  advertised  article  in  the  show  win- 
dow before  entering  your  store. 

I  have  found  timeliness  the  secret  of  success- 
ful window  trims.  Talking  machine  records  can 
be  adapted  to  all  holiday  trims.  For  instance, 
the  coming  Easter  is  an  ideal  occasion  for  an 
interesting  and  handsome  display.  I  shall  en- 
deavor from  month  to  month  to  describe  timely 
displays- — explain  how  to  build  them  and  where 
to  obtain  the  material  necessary  for  their  con- 
struction. Of  course,  dealers  interested  must 
study  their  window  space  and  adapt  the  dis- 


play material  to  the  limitations  of  their  window. 

The  display  illustrated  on  this  page  was  made 
in  a  very  large  window  measuring  over  twenty 
feet  in  length.  I  have  simplified  the  arrange- 
ment on  the  diagram,  but  still  kept  the  main 
feature  of  the  display.  The  diagram  shows  the 
back  view  of  the  three  frames  with  records 


propriate  for  Easter.  Have  small  cards  made 
for  your  different  types  of  machines  and  arrange 
a  lily  with  each  card.  The  record  rings  form  a 
very  important  part  of  the  window  display. 

Use  five  sacred  or  Easter  records  sung  or  per- 
formed by  the  artist  represented  in  the  frame. 
Ask  your  card  writer  to  make  the  rings  one-half 


Idea  for  Easter  Window  Display  of  Records — (For  Large  Window) 


attached  and  requires  a  window  at  least  eleven 
feet  in  length.  The  records  are  twelve-inch 
size.  If  your  window  is  only  ten  feet  long  ten- 
inch  records  can  be  used  to  save  space.  If  win- 
dow is  smaller  than  ten  feet,  only  one  or  two 
frames  are  required. 
Wire  frames  high 
enough  so  your  in- 
struments in  front 
will  not  hide  any  part 
of  the  graceful  S 
curve,  formed  by  the 
records. 

To'  Make  the  Display 

Buy  three  oval  gold 
frames,    size  twenty- 
two    by  twenty-six 
inches,  which  can  be 
obtained     in  most 
cities  for  about  $1.50 
each.    Make  for  each 
frame   five  extension 
arms — little  strips  of 
wood  one-fourth  inch 
thick,  one  inch  wide 
and  nine  inches  long.  Make 
from  the  end  big  enough  for  a  three-sixteenths 
inch  by  three-quarters  inch  stove  bolt  to  fasten 
records.    Screw  the  five  extension  arms  to  back 
of  frame  so  the  five  records  will  barely  touch 
each  other.     Wire  the  three  frames  to  ceiling 
as  indicated  in  diagram.    Use  artificial  Easter 
lilies  at  your  own  discretion. 

Sign  Work  Including  Record  Rings 

Purple  cardboard  with  white  lettering  is  ap- 


inch  smaller  than  the  records  so  the  outer  edge 
shows.  The  name  of  the  selection  and  name  of 
performer  should  go  on  each  record  ring  and 
if  you  use  purple  board  for  the  rings  a  narrow 
white  edge  should  be  painted  to  make  the  ring 


Bolt  and  Nut  to  hold  Record 

Key  to  Making  Smaller  Display  of  Above  Easter  Window 

i  hole  one  inch  stand  out.  Fasten  rings  to  records  with  ordir 
nary  office  clips  and  be  sure  the  label  is  placed 
straight.  If  you  want  to  elaborate  the  rings  you 
can  buy  some  Easter  post  ca'rds  and  carefully 
cut  out  the  ornaments  and  paste  these  on  your 
rings,  only  be  careful  not  to  overdo  this  addi- 
tional ornamentation. 

Easter  Sunday  falls  on  April  8  and'  your  dis- 
play should  .be  in  about  ten  days  before — Get 
busy  now! 


CHANGE  IN  FIRM  NAME 

But  Not  in  Management  or  Policy 

W.  D.  Andrews,  Buffalo,  N.  Y. 


Is  Now 


W.  D.  &  C.  N.  Andrews 

TRY  A NDRE WS  SER V ICE 


46 


THE   TALKING    MACHINE  WORLD 


W.  D.  ANDREWS  A  COPARTNER       TALKING  MACHINE  MEN,  INC.,  TO  MEET 


With  His  Brother,  C.  N.  Andrews,  at  Buffalo, 
N.  Y. — Continuation  of  a  Well  Known  Busi- 
ness— Both  Have  Had  Wide  Experience 


Interesting  Talk  Along  Educational  Lines 
Planned  for  Next  Session  of  Local  Retailers' 
Organization — After  New  Members 


Buffalo,  N.  Y.,  March  5. — Co-partnership  papers 
have  been  signed  between  W.  D.  Andrews  and 
his  brother,  C.  N.  Andrews,  of  Buffalo,  N.  Y., 
continuing  the  business  of  the  former.  The 
new  firm  name  will  be  known  as  W.  D.  &  C.  N. 
Andrews. 

W.  D.  Andrews  opened  a  talking  machine  job- 
bing house  in  Buffalo  at  119  Seneca  street,  cor- 
ner of  Wells,  in  the  summer  of  1906,  under  the 
management  of  C.  N.  Andrews,  who  has  had  full 
charge  and  will  continue  in  that  capacity;  as  in 
the  past  W.  D.  Andrews  remains  in  Syracuse, 
where  he  is  president  of  the  W.  D.  Andrews  Co. 

In  the  fall  of  1909  Mr.  Andrews  moved  to 
his  present  location,  632-634  Main  street,  Buffalo. 
A  large  stock  of  athletic  goods  was  carried  up  to 
the  fall  of  1915,  when  the  steady  increase  in  the 
Victrola  department  necessitated  his  devoting 
to  this  line  his  entire  double  store,  basement 
and  second  floor.  This  firm  also  handles  the 
Edison  Amberola  and  records. 

Practically  their  entire  stock,  time  and  energy 
are  devoted  to  the  wholesale  trade.  Less  than 
four  per  cent,  of  their  output  during  the  past 
year  went  out  at  retail.  They  travel  three  men 
continually,  calling  on  the  trade  in  Western 
New  York,  Northwestern  Pennsylvania  and 
Northeastern  Ohio. 

Few  jobbers  have  had  more  experience  in  the 
talking  machine  line  than  W.  D.  Andrews.  His 
first  venture  was  about  twenty  years  ago,  when 
the  soft  wax  cylinder  record  was  the  only  one 
known.  He  has  since  seen  many  changes  and 
says  each  one  has  been  a  great  improvement  to 
the  industry. 


The  regular  monthly  meeting  of  the  Talking 
Machine  Men,  Inc.,  will  be  held  at  Keen's  Chop 
House,  66  West  Thirty-sixth  street,  on  Wednes- 
day, March  21,  and  will  be  preceded  by  the 
usual  informal  luncheon.  The  meeting  hour  is 
set  at  2  o'clock.  For  some  time  past  it  has 
been  the  practice  of  the  organization  to  have 
one  or  more  speakers  of  note  at  its  meetings, 
and  at  the  March  session  Prof.  Goodwin,  or 
W.  A.  Wilson,  of  the  educational  department  of 
the  Columbia  Graphophone  Co.,  is  expected  to 
address  the  Talking  Machine  Men  along  edu- 
cational lines.  At  the  present  the  Talking  Ma- 
chine Men,  Inc.,  are  carrying  on  a  strong  cam- 
paign to  increase  the  membership  of  the  organi- 
zation through  interesting  dealers  in  all  the 
leading  lines  of  machines  and  records,  located 
in  New  York,  New  Jersey  and  Connecticut,  in 
the  work  of  the  Association.  The  campaign  is 
proving  very  successful. 


FEATURE  THE  COLUMBIA  IN  BRONX 


One  of  the  latest  additions  to  the  Columbia 
representatives  in  the  Bronx  is  the  Melrose 
Grafonola  Co.,  at  752  Melrose  avenue.  The 
store  is  under  the  management  of  Abraham 
Brechner,  formerly  head  salesman  for  Saul 
Birns.  Mr.  Brechner  has  been  in  the  talking 
machine  business  for  the  past  ten  years  and 
is  thoroughly  experienced. 


INCORPORATED 


The  Fillmore  Music  Co.  has  been  organized 
by  L.  J.  Danz  and  L.  F.  Galliani,  to  engage  in 
the  piano,  music  and  talking  machine  business 
on  Fillmore  street,  San  Francisco,  Cal. 


The  Tip-Top  Lighting  Fixture  Co.,  Inc.,  New 
York,  has  been  chartered  with  a  capital  stock  of 
$5,000  to  manufacture  and  deal  in  electric  light- 
ing fixtures,  phonographs,  etc.  The  incorpora- 
tors are  P.  G.  Widockler,  H.  Hoffman  and  L. 
Sandak. 


TONE  ARM 

and 

SOUND  BOX 


The  new  Thomas  tone  arms  and  sound  boxes  are 
the  outcome  of  years  of  careful  study,  investigation 
and  experimenting,  climaxed  by  actual  experience 
in  building  talking  machines.  The  Thomas  tone 
arms  and  sound  boxes  fill  a  real  need  in  the  trade 
because  :  1 .  The  Thomas  tone  arms  and  sound 
boxes  are  of  the  "universal"  type.  The  parts  are 
all  properly  weighted  and  a  compensating  device 
makes  it  possible  to  play  any  make  of  record  per- 
fectly. 2.  They  are  made  by  a  large  organization 
which  can  guarantee  prompt  deliveries  in  large 
quantities.  3.  They  are  made  in  Dayton,  the  "City 
of  Precision"  which  is  famous  the  country  over  for 
its  skilled  mechanics. 

We  solicit  a  trial.    Send  for  samples. 


Four  Styles 
Get 
Our 
Prices 


IT  ST  FY'S  GRAPHITE  PHONO 
MMj&Mim-t  M.    ij  SPRING  LUBRICANT 

llsley's  Lubricant  makes  the  Motor  make  good 

Is  prepared  in  the  proper  consistency,  will  not  run  out,  dry  up,  or 
become  sticky  or  rancid.    Remains  in  its  original  form  indefinitely. 
(Ask  the  manufacturer  who  uses  it) 
MANUFACTURED  BY 

ILSLEY-DOUBLEDAY  &  CO.,  229-231  Front  St.,  New  York 

Established  1853 


THE  NEW  DOMESTIC  MACHINE  LINE 

Some  Strong  and  Interesting  Features  Incor- 
porated in  the  New  Instruments— Will  Make 
Complete  Machines  in  Own  Factory  Which 
Has  Been  Practically  Doubled  in  Size 


Philadelphia,  Pa.,  March  6.— The  Domestic 
Talking  Machine  Corp.,  of  this  city,  has  just 
announced  the  introduction  of  a  new  line  of  talk- 
ing machines  which  em'body  a  number  of  inter- 
esting and  strong  selling  points. 

The  additions  and  innovations  made  for  the 
newly  perfected  line  of  Domestics  have  com- 
pelled the  Domestic  people  to  enlarge  their 
plant  to  double  its  size  so  that  the  manufactur- 
ing facilities  for  handling  the  large  business, 
which  seems  bound  to  follow  the  new  line's  offi- 
cial introduction  on  the  market,  will  be  in  keep- 
ing to  give  absolute  satisfaction  and  the  best 
service. 

The  most  noteworthy  point  of  interest  in  the 
new  Domestic  product,  as  set  forth  by  the  manu- 
facturer, is  the  clear,  loud,  natural  tone  which 
has  been  made  possible  through  innovations  in 
the  sound  box,  tone  arm  and  tone  chamber,  al- 
though several  other  features  are  bound  to 
prove  strong  selling  points,  such  as  a  new  de- 
sign of  silent  worm  driven  motor,  an  automatic 
.brake  of  attractive  and  perfect  mechanical  con- 
struction, and  well  built  cabinets  made  from 
well  seasoned  wood,  finished  in  most  attractive 
designs. 

There  is  an  excellent  reason  why  the  Do- 
mestic Corp.  can  afford  to  extend  the  large 
values  which  are  offered  in  their  new  line, 
namely,  a  splendidly  equipped  plant  where 
everything  is  manufactured  under  the  direct 
supervision  in  all  departments  of  men  who  are 
recognized  experts,  manufacturing  the  product 
in  large  valume. 

In  preparing  to  manufacture  this  new  line  the 
Domestic  Corp.  has  invested  a  large  amount  of 
money,  feeling  that  every  detail,  no  matter  how 
small,  should  always  have  the  careful  scrutiny 
so  essential  to  perfect  product  and  in  the  design, 
detail  construction  and  perfect  tone  which  has 
resulted  in  the  finished  product,  the  Domestic 
Corp.  may  justly  feel  proud  of  their  achieve- 
ment. 

The  Domestic  Corp.  anticipates  marketing  the 
bulk  of  their  product  through  jobbing  connec- 
tions so  as  to  offer  the  dealer  opportunity  for 
quick  service  in  his  territory.  It  announces 
the  closing  of  several  important  jobbing  con- 
nections on  the  new  line,  and  from  present  in- 
dications will  have  the  country  well  covered 
with  distributing  points  in  the  near  future. 

The  Domestic  Corp.  will  continue  the  old 
line  until  the  supply  is  exhausted,  but  from  now 
on  is  confining  its  efforts  to  manufacturing 
complete  in  all  details,  the  new  Domestic  talk- 
ing machine. 


FILING  SYSTEM  THAT  IS  POPULAR 


The  Ready-File,  a  product  of  the  Ready-File 
Co.,  of  566  Farmer's  Trust  Bldg.,  Indianapolis, 
is  meeting  with  unusual  success  because  of  its 
simplicity  and  handiness. 

These  files,  which  are  made  of  heavy  fibre 
board,  fit  into  the  album  shelves  of  the  Victrola, 
and  are  used  as  drawers.  Each  drawer  is  lettered 
and  contains  filing  cards  which  separate  the 
records  and  protect  their  delicate  surface.  A 
filing  system  of  this  sort  allows  one  to  select 
a  record  instantly,  and  with  a  minimum  amount 
of  trouble.  By  the  number  of  orders  which 
have  been  received  by  the  manufacturers  of  this 
device,  it  is  easy  to  see  that  the  inventor  is  not 
the  only  one  who  believes  there  is  a  ready  mar- 
ket for  such  a  filing  system  for  talking  machine 
records. 
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(Concertota 


A  master  instrument  of  Tone  Production. 

Carlton  Colonial  Model  by  Maurice  Hebert,  Art  Mabogany  DeLuxe  Cabinet.  All  visible 
tbe  World  s  most  noted  Designer.  parts  beavily  gold  plated. 


The  Concertola  plays  all  records. 

It  is  unmatched  in  tone,  in  design,  m  value,  in  style,  and  in  improvements  which 
make  it  popular. 

An  unusual  retail  value,  obtainable  by  exclusive  Concertola  dealers  at  a  price 
affording  a  profit  that  is  unequalled  in  the  trade  and  this  suggests  that  you  inquire 
for  further  particulars  promptly. 


WORLD  PHONOGRAPH  CO. 

218  So.  Wabash  Ave.  Chicago. 
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SPREADING  OUT  IN  SALAMANCA,  N.  Y. 


IMPORTANT  COLUMBIA  CHANGES 


Rex  Talking  Machine  Sales  Co.  Doing  Well 
With  Sonora,  Columbia  and  Rex  Lines 

Salamanca,  N.  Y.,  March  5. — The  showrooms 
of  the  Rex  Talking  Machine  Sales  Co.,  at  146 
Main  street,  this  city,  have  been  remodeled  to 
provide  accommodations  for  the  constantly 
expanding  business  of  the  company  and  inci- 
dentally have  been  tastefully  redecorated. 
Starting  with  the  Rex  line  the  company  some- 
time ago  secured  the  local  agency  for  the 
Sonora  phonograph,  and  more  recently  installed 
a  large  line  of  Columbia  Grafonolas  and  rec- 
ords. Recent  improvements  in  the  company's 
store  include  the  installation  of  several  sound- 
proof demonstrating  booths. 


TO  RETIRE  FROM  THE  RETAIL  FIELD 


The  Crescent  Talking  Machine  Co.  Is  Planning 
to  This  Effect— To  Combine  Offices  and 
Factory — New  Selling  Plan  Now  Perfected 


The  policy  of  the  Crescent  Talking  Machine 
has  always  been  to  avoid  competing  with  their 
dealers.  In  entire  keeping  with  this  policy  they 
announce  that  they  plan  to  shortly  withdraw 
entirely  from  the  retail  business  and  combine 
their  offices,  now  at  89  Chambers  street,  New 
York,  and  their  factory  under  one  roof  as  a 
straight  wholesale  and  manufacturing  proposi- 
tion. Their  new  selling  plans,  now  perfected, 
include  granting  exclusive  and  protected  ter- 
ritory to  the  Crescent  dealer. 

The  Equipment  and  Accessories  Department, 
under  the  direction  of  Dr.  R.  Faldl,  reports  an 
ever  increasing  demand  for  the  "Playsall"  at- 
tachment. A  very  attractive  window  card  has 
been  furnished  to  "Playsall"  dealers,  which  is 
already  proving  a  business  stimulant  to  many 
dealers  showing  the  card. 


HAVE  CLOSED  SOME  NICE  CONTRACTS 


Some    Excellent    Orders    for    Current  Year 
Booked  by  Favorite  Talking  Machine  Co. 


The  Favorite  Talking  Machine  Co.,  New  York, 
manufacturers  of  motors,  tone  arms,  sound 
boxes,  main  springs  and  talking  machine  acces- 
sories, have,  according  to  a  recent  statement  of 
an  officer  of  the  company,  closed  some  fine  con- 
tracts for  delivery  throughout  the  balance  of 
the  year.  He  also  stated  that  despite  the  general 
shortage  of  main  springs  they  have  succeeded  in 
keeping  up  a  large  output  of  this  class  of  goods 
and  are  in  a  position  to  make  immediate  deliv- 
eries. This  includes  main  springs  for  all  stand- 
ard makes  of  motors. 


R.  F.  Bolton  Appointed  District  Manager  of 
New  England  Territory — A.  C.  Erisman  Be- 
comes President  of  Grafonola  Co.  of  New 
England,  to  Handle  Retail  Business  in  Boston 


W.  C.  Fuhri,  United  States  manager  of  the 
Columbia  Graphophone  Co.,  New  York,  stated 
this  week  that  R.  F.  Bolton,  district  manager 
of  New  York  territory,  had  also  been  appointed 
district  manager  of  New  England  territory,  suc- 
ceeding Arthur  C.  Erisman,  who  resigned  as 
Columbia  district  manager  in  New  England  the 
first  of  the  month.     Mr.  Bolton  retains  all  of 


R.  F.  Bolton 

his  New  York  territory,  with  the  exception  of 
Buffalo,  which  will  in  the  future  be  under  the 
direction  of  S.  H.  Nichols,  district  manager  at 
Plattsburgh. 

A.  C.  Erisman  has  become  president  of  the 
Grafonola  Co.  of  New  England,  a  company 
which  has  'been  formed  to  take  over  the  retail 
business  of  the  Columbia  Co.  in  Boston,  and 
with  the  consummation  of  these  arrangements, 
the  Columbia  Co.  retires  permanently  from  the 
Boston  retail  field.  The  Grafonola  Co.  of  New 
England,  will  make  extensive  improvements  in 
the  Columbia  Co.'s  present  retail  quarters,  and 
will  enhance  its  facilities  to  render  maximum 
service  to  the  Boston  music-loving  public. 

Mr.  Erisman  is  one  of  the  most  popular  mem- 
bers of  the  Boston  talking  machine  trade,  and 
during  his   many  years'  association  with  the 


Columbia  Co.  achieved  signal  success  in  every 
post  he  occupied.  He  is  thoroughly  conversant 
with  every  phase  of  retail  merchandising,  and 
has  worked  constantly  for  the  betterment  of 
trade  conditions. 

R.  F.  Bolton  is  generally  recognized  as  one 
of  the  foremost  members  of  the  Eastern  whole- 
sale trade.  A  student  of  selling  and  finance, 
Mr.  Bolton  has  been  an  instrumental  factor  in 
the  remarkable  growth  of  Columbia  business 
in  New  York  territory.  He  has  a  host  of 
friends  throughout  the  country,  who  are  keenly 
appreciative  of  his  unlimited  knowledge  of 
trade  conditions,  and  his  willingness  to  co-oper- 
ate with  all  members  of  the  trade. 

Fred  E.  Mann,  well  known  -in  Boston  com- 
mercial circles,  has  'been  appointed  manager  of 
the  Columbia  Co.'s  wholesale  business  in  Bos- 
ton, and  Lambert  Friedl,  at  present  manager  of 
the  Columbia  store  in  Pittsburgh,  will  assume 
charge  of  the  New  York  store  the  first  of  April. 


SEIZE  TALKING  MACHINE  RECORDS 

German  Officials  Returning  Home  Have  All 
Records  in  Their  Possession  Seized  by  Eng- 
lish Authorities  During  Inspection  of  Their 
Ship  When  it  Visited  Port  of  Halifax 


Halifax,  N.  S.,  March  1. — On  the  double 
grounds  that  talking  machine  records  might 
carry  code  messages  containing  valuable  infor- 
mation for  the  German  military  authorities, 
while  the  material  of  which  they  are  made  might 
be  used  to  help  relieve  Germany's  hard  rubber 
scarcity,  a  large  quantity  of  such  records  found 
in  possession  of  the  German  officials  returning 
home  from  the  United  States  on  the  "Frederick 
VIII"  were  confiscated  by  the  British  authorities 
during  the  stay  here  of  the  Danish  shop. 

In  searching  the  belongings  of  the  Germans, 
it  was'  said,  the.  immigration  officers  noted  the 
stock  of  records  included.  The  Germans  con- 
tended they  had  them  simply  for  their  love  of 
music,  but  the  British  ruled  that  they  constituted 
contraband. 

The  fact  that  code  messages  might  be  car- 
ried on  talking  machine  records  is,  of  course, 
a  matter  to  be  considered  by  the  intelligence 
officers,  although  there  would  probably  be  more 
simple  ways  of  carrying  such  messages  without 
going  to  the  trouble  of  having  them  recorded. 
It  is  safe  to  assume,  too,  that  the  records,  being- 
made  chiefly  from  shellac,  would  hardly  relieve 
Germany's  reported  shortage  of  rubber  to  any 
extent.  Receipts  were  given  for  the  records  so 
that  the  owners  may  reclaim  them  after  the  war. 


The  man  who  buys" goods  without  taking  sell- 
ing into  consideration  reminds  one  of  Br'er 
Rabbit  and  his  experience  with  Tar  Baby. 


Mascot  III. 


MASCQT  "I."    Retails  at  $7.50 

Mahogany  or  White  Enamel  Finish,  Hornless  Cabinet  Style  Phono- 
graph with  record  shelf,  made  up  with  strong  serviceable  motor,  nickel 
plated  sound  box  and  tone-arm,  brake  and  speed  regulator,  \6yi 
inches  high,  9-J4  inches  wide,  9%  inches  deep.  Plays  5  and  7-inch 
records. 

MASCOT  "III."    Retails  at  $125.00 

Mahogany  High  Polish  Cabinet,  size  50  inches  high,  22  inches  wide,  24 
inches  deep,  12-inch  turntable,  Universal  tonearm  and  sound  box. 
Automatic  stop,  tone  modifier,  high  class  double  spring,  beveled  gear 
motor,  guaranteed  absolutely  noiseless  winding  and  running,  playing 
5  12-inch  or  7  10-inch  records  at  one  winding,  approximately  a  con- 
tinuous playing  power  of  25  minutes.  All  metal  parts  GOLD  plated. 
In  size,  character  and  quality  they  equal  many  of  the  $250.00  machines 
now  on  the  market. 

Liberal  Discounts  to  the  Trade 

Write  for  Exclusive  Territory  Proposition 


Mascot  Talking  Machine  Mfg.  Co. 

66  West  37th  Street  New  York  City 

The  Oldest  maker  in  existence  of  the  Cabinet  Style  Toy  Phonograph 


A  Little  Beauty 
With  a  Big  Sound 
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FORMAL  OPENING  OF  STANDARD  T.  M.  CO'S.  NEW  HOME 

Enthusiastic  Gathering  Enjoys  Elaborate  Program  in  Connection  With  the  Opening  Ceremonies — 
Over  200  Jobbers,  Dealers  and  Salesmen  Present — Features  of  New  Quarters 

Marked  by  a  bril- 


Pittseurgh,  Pa.,  March  2 
liance  and  enthusiasm  such  as  was  never  before 
equalled  in  the  history  of  events  in  the  local 
talking  machine  trade,  the  formal,  or  as  Presi- 
dent J.  C.  Roush  would  have  it,  "informal"  dedi- 


VICTOR  RECORDS 


JMMHHE 

Standard  Talking  Machine  Co. 


New  Home  of  Standard  Talking  Machine  Co. 

cation  of  the  new  home  of  the  Standard  Talk- 
ing Machine  Co.  took  place  on  Washington's 
Birthday,  February  22.  The  event  partook  of 
the  nature  of  a  get-together  meeting  and  Victor 
sales  convention,  as  well  as  being  a  noteworthy 
"opening."  It  was  participated  in  by  over  200 
jobbers,  retail  dealers  and  salesmen,  and  many 
figures  prominent  in  the  industry  were  present. 
Guests  came  from  all  parts  of  the  country,  and 
there  was  a  large  turnout  of  the  trade  from 


Corner  of  Dealers'  Reception  Room 

throughout  Western  Pennsylvania  and  the  im- 
mediate Pittsburgh  vicinity. 

Entertainment  was  provided  on  a  lavish  scale 
and  the  program  was  a  long  and  varied  one,  be- 
ing interspersed  with  surprises  and  interesting 
"stunts"  galore.  At  2  o'clock  the  guests  were 
cordially  received  at  the  Standard  Building,  119- 
121  Ninth  street,  and  the  inspection  of  the  estab- 
lishment followed.  All  of  the  handsomely  ar- 
ranged departments  were  thrown  open,  from  the 
sumptuous  offices  and  dealers'  demonstration 
rooms  on  the  first  floor  to  the  the  vast  record 
stock  section  and  packing  rooms  on  the  top 
floors.  At  each  turn  admiration  and  surprise 
were  expressed  at  the  efficiency  and  magnitude 
of  the  Standard  "service  idea,"  which  is  borne 
out  in  every  detail.    The  establishment  itself  is 


regarded  as  one  of  the  largest  and  finest  exclu- 
sively wholesale  Victor  sales  plants  in  the  coun- 
try, and  the  inspection  left  not  the  slightest 
question  of  'this  fact  in  the  mind  of  any  one. 
Handsome  Floral  Tributes 
The  rooms  were  beautifully  decorated  with  a 
profusion  of  flowers,  among  which  were  elabo- 
rate floral  gifts  from  Lyon  &  Healy,  Chicago; 
the  Victor  Talking  Machine  Co.,  Camden,  N.  J.; 
the  Columbia  Graphophone  Co.,  Pittsburgh;  the 
employes  of  the  Standard  Co.;  the  Perry  B. 
Whitsit  Co.,  Columbus,  O.;  Helf  Bros.,  Home- 
stead, Pa.;  Whitney-Currier  Co.,  Toledo,  O.; 
Spear  &  Co.,  Pittsburgh;  Menzer  Talking  Ma- 
chine Shop,  Pittsburgh,  and  many  others.  Music 
was  furnished  throughout  the  afternoon  by  an 
Hawaiian  orchestra. 

The  Program  in  the  Auditorium 
At  the  conclusion  of  the  inspection  tour  the 
guests  assembled  in  the  spacious  auditorium  on 
the  second  floor,  where  a  rare  program  of  trade 
talks  and  entertainment  features  was  provided. 
The  opening  address  was  made  by  J.  C.  Roush, 
who  briefly  touched  upon  the  aims  and  ideals 
of  the  Standard  organization,  of  its  past  history 
and  of  its  ambitions  for  the  future.  James  F. 
Bowers,  of  Lyon  &  Healy,  next  spoke,  paying 
tribute  to  the  remarkable  achievement  embodied 
in  the  Standard  institution  and  its  service  to  the 
trade.  C.  Edward  Keck,  of  the  Freehold  Real 
Estate  Co.,  spoke  of  the  Standard  Co.  as  a  fore- 
most factor  in  the  city's  commercial  sphere.  An 
instructive  and  highly  interesting  lecture  on  the 


Dealers'  Auditorium  for  Monthly  Meetings 

Victor  industry  and  the  production  of  machines 
and  records,  illustrated  with  motion  pictures, 
was  given  by  Ernest  John,  editor  of  "The  Voice 
of  the  Victor."  The  session  was  brought  to  a 
close  with  the  showing  of  a  new  film  drama 
which  was  greatly  enjoyed. 

A  fitting  climax  to  the  reign  of  good-fellow- 
ship and  Standard  Co.  hospitality  was  reached  in 
the  banquet  at  6.30  o'clock  in  the  English  Room 
of  the  Fort  Pitt  Hotel.  Covers  were  laid  for 
some  230.  The  decorations  were  elaborate  and 
in  keeping  with  Washington's  Birthday  and  the 
Victor  idea.  The  favors  consisted  of  life-like 
replicas  of  the  well-known  Victor  dog,  to  be 
used  as  paper  weights.  A  sumptuous  repast  was 
partaken  of  and  there  was  a  ceaseless  flow  of 
merriment  and  enthusiasm  throughout  the  eve- 
ning. 

When  the  cigars  and  coffee  were  reached, 
every  one  was  in  a  receptive  frame  of  mind  for 
the  speech  making  that  followed.   Amid  rousing 


applause,  Joseph  C.  Roush,  host  and  president 
of  the  Standard  Talking  Machine  Co.,  in  a  few 
well-chosen  words  introduced  the  toastmaster, 
James  F.  Bowers,  who  carried  out  his  duties  in 
a  brilliant  and  witty  manner. 

The  following  members  of  the  trade  seated  at 
the  speakers'  table  were  then  presented:  Philip 
Buehn,  of  the  Buehn  Phonograph  Co.;  Lambert 
Friedl,  of  the  Columbia  Graphophone  Co.;  J. 
Fisher,  of  the  C.  C.  Mellor  Co.;  C.  E.  Willis,  of 
the  W.  F.  Frederick  Piano  Co.;  French  Nestor, 


President  Roush  in  His  Private  Office 

of  Cohen  &  Hughes,  Baltimore,  Md.;  P.  B. 
Whitsit,  Columbus,  O.;  L.  C.  Wiswell,  Chicago, 
111.,  and  W.  M.  Davisson,  Columbus,  O. 

The  first  speaker  of  the  evening  was  Herman 
F.  Ruoff,  assistant  city  attorney,  who  appeared 
in  behalf  of  Mayor  Armstrong,  and  made  the 
address  of  welcome.  Next  M.  H.  Gottschall, 
president  of  the  Federated  Trade  Bodies  of 
Southern  Allegheny  County,  delivered  a  forceful 
address  on  "What  Is  a  Peptomist?"  defining  the 
term  as  an  optimist  with  the  "pep"  that  will  suc- 
cessfully carry  out  his  undertakings.  Mr.  Gott- 
schall eulogized  the  manufacturers  and  pro- 
moters of  the  talking  machine,  and  declared  that 
its  exalted  position  in  the  education  and  life  of 
the  country  is  attributable  to  the  seers  in  the 
trade  who  are  making  that  place  assured. 
Announcement  of  Caruso's  Engagement 

At  the  close  of  Mr.  Gottschall's  address  the 
big  surprise  of  the  evening  was  sprung,  when 
Toastmaster  Bowers  read  a  telegram  from  the 
Metropolitan  Musical  Bureau  stating  that  En- 
rico Caruso  will  come  to  Pittsburgh  for  a  con- 
cert under  the  Standard  auspices  on  May  5. 
The  telegram  was  as  follows: 

"Pittsburgh  has  won  out  over  the  other  Mid- 


Clerks  Filling  Orders  in  Record  Galleries 


Business  Office  and  Bookkeeping  Department 

die  Western  cities.  Decision  made  to-day. 
Award  Standard  Talking  Machine  Co.  contract 
first  appearance  Enrico  Caruso  in  Pittsburgh. 
Shriners'  Mosque,  evening  May  5,  on  guarantee 
arranged  upon,  and  $15,000  scaled  house.  Con- 
gratulations on  your  enterprise  securing  this 
engagement,  one  of  three  concerts.  Caruso  de- 
lighted. Coming." 

The  announcement  was  greeted  with  cheers. 
Pledges  were  given  immediately  'by  the  two 
hundred  dealers  present  to  make  the  affair  a 
record-breaking  musical  event  in  this  district. 
It  was  further  announced  that  the  week  of 
March  19  will  be  designated  as  "Caruso  Sub- 
scription Week"  in  Pittsburgh. 

(Continued  on  page  51) 
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March  is  the  first  month  of 
shipments  on  the  Haag 
Record  Ejector  and  Haag 
Record  Cabinet.  As  the 
initial  orders  have  been  ex- 
tremely large  and  numerous, 
we  recommend  that  if  inter- 
ested you  write  us  at  your 
earliest  convenience. 


The  Winning  Features 

Haag  Record  Ejectors  are  made  entirely  of 
metal.  They  are  assembled  by  electrical 
welding  and  even  though  light  have  a  solid 
rigidity. 

Haag  Record  Ejectors  are  furnished  in  prac- 
tically any  size  for  the  use  of  manufacturers 
of  talking  machines  and  cabinets. 

Haag  Record  Cabinets  in  which  have  been 
incorporated  the  Haag  Record  Ejector  are 
furnished  to  dealers  in  all  woods  and  in 
several  different  styles.  They  sell  for  scarcely 
more  than  do  the  present  all  wood  cabinets. 

ABSOLUTELY  SAFE.  The  record  slots  are  cut 
elliptical  shape  and  the  edges  of  the  slots  are 
"turned".  The  record  surface  cannot  touch 
the  sides. 

ABSOLUTE  SIMPLICITY.  The  record  rolls 
down  a  short  gravity  grade  and  rests  against  a 
felt  bumper.  The  ejector  arm  is.a  straight  me- 
chanical lever.  There  are  no  springs  or  other 
complicated  mechanical  devices  involved. 

ABSOLUTELY  FOOL-PROOF.  If  the  record 
is  not  taken  out  when  it  is  ejected  it  will 
automatically  roll  back  into  place.  It  cannot 
get  entirely  out  unless  you  take  hold  of  the 
record. 

ABSOLUTELY  PRACTICAL.  Each  slot  will 
receive  either  ten  or  twelve  inch  records 
(except  Edison).  It  provides  a  maximum 
capacity  for  a  record  cabinet  combined  with 
maximum  convenience. 


Haag  Cabinet  Company 


DREXEL  BLDG. 


PHILADELPHIA 


A  few  styles  of  Haag  Record  Cabinets  which  contain  the  Haag  Record  Ejector 


STYLE  H-2 


STYLE  H 


STYLE  A-2 


STYLE  E 


STYLE  F 
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OPENING  OF  STANDARD  CO.'S  HOME 

(Continued  from  page  49) 

Ernest  John  was  the  next  speaker  introduced. 
He  confined  his  address  mainly  to  "shop  talk" 
and  drew  much  applause  with  many  excellent 
suggestions  to  dealers.  In  connection  with  the 
Caruso  engagement  he  outlined  a  plan  of  ar- 
tistic window  display  and  urged  the  great  ad- 
vantage to  dealers  of  their  co-operation  in  mak- 
ing the  event  a  success.  An  appeal  for  the 
stronger  advancement  of  the  accepted  classics 
in  the  record  library  was  made  by  the  speaker, 
who  explained  the  value  of  the  establishment  of 
a  most  intimate  "personal  interest"  bond  be- 
tween the  individual  and  the  music  of  the  great 
composers. 

The  last  speaker  introduced  was  Senator 
Charles  S.  Kline,  who  had  as  his  theme  "The 
Message  of  Washington's  Birthday."  He  de- 
livered an  inspiring  discourse  in  which  were 
aptly  associated  that  important  event  in  the 
history  of  the  nation  and  the  event  in  the  de- 
velopment of  the  industry  represented.  This 
spirit  of  Washington's  Birthday  was  further  car- 
ried to  a  splendid  height  at  the  close  of  the 
address,  when  the  banquet  hall  was  darkened 
and  a  Continental  fife  and  drum  corps  marched 
through  the  hall  under  spotlights. 

The  banquet  was  brought  to  a  close  in  a  veri- 
table blaze  of  enthusiasm,  with  the  drinking  of 
a  toast  proposed  by  Toastmaster  Bowers,  to 
the  host,  "Joe"  Roush,  and  the  Standard  Talk- 
ing Machine  Co. 

Large  Number  of  Out-of-Town  Guests 
The  out-of-town  guests  were:  E.  B.  Lyons, 
Cleveland,  O.;  H.  I.  Ellis,  Uniontown,  Pa.;  P. 
T.  McDonald,  Connellsville,  Pa.;  E.  L.  Hoffman, 
Johnstown,  Pa.;  Chas.  A.  Ellis,  Uniontown,  Pa.; 
R.  T.  Stinley,  Johnstown,  Pa.;  Chas.  H.  Hutson, 
New  Bethlehem,  Pa.;  George  E.  Swoger  and 
Mrs.  Swoger,  Wilkinsburg,  Pa.;  Robert  Winter, 
Irwin,  Pa.;  W.  H.  Cooper  and  F.  C.  Cooper, 
New  Kensington,  Pa.;  C.  M.  Kelly,  Crafton, 
Pa.;  Jos.  S.  Amster,  Clairton,  Pa.;  B.  J.  Wallace, 
Rochester,  Pa.;  Jos.  F.  Reich,  Meyersdale,  Pa.; 
B.  J.  Lynch,  Meyersdale,   Pa.;   G.   M.  Finck, 
Latrobe,  Pa.;  W.  F.  Rossman,  Franklin,  Pa.; 
M.  H.  Gardner  and  J.  P.  Mitchell,  Patton,  Pa.; 
j.  W.  Laing,  Coalport,  Pa.;  Philip  Froess  and 
Mrs.    Froess,    Erie,    Pa.;    Herbert    H.  Meyer, 
Sharpsburg,  Pa.;   Harry  A.  Lach,  Coraopolis, 
Pa.;  G.  B.  Bennett,  Wilkinsburg,  Pa.;  W.  R. 
Reynolds,  Canonsburg,  Pa.;  R.  R.  Brown,  Se- 
wickley,  Pa.;  F.  H.  Burbick,  East  Liverpool,  O.; 
Lester   L.   Larned,    Mt.   Lebanon,   Pa.;  Mark 
Fishel,  Homestead,  Pa.;  Wm.  H.  Johns,  Beech- 
view,  Pa.;  W.  F.  McLay,  Carnegie,  Pa.;  Myer 
Posner,  Mt.  Pleasant,  Pa.;  A.  R.  Mullan,  Am- 
bridge,  Pa.;  W.  J.  Mullan,  Sewickley,  Pa.;  W. 
A.  Kulp,  Mrs.  Kulp  and  Miss  Dietz,  Braddock, 
Pa.;  W.  P.  Wampler,  F.  C.  Wampler  and  E.  R. 
Ashbaugh,  McKeesport,  Pa.;  Max  Roth,  Leech- 
burg,  Pa.;  H.  A.  Leep,  Washington,  D.  C;  Mel 
Moorehead,  McDonald,  Pa.;  W.  M.  Davisson, 
Columbus,   O.;    Ernest  John,  Camden,   N.  J.; 
George  K.  Barkell  and  A.  E.  Enons,  Scottdale, 
Pa.;  P.  B.  Whitsit,  Columbus,  O.;  Clara  Kramer, 
Millvale,  Pa.;  C.  B.  Robertson,  Clarksburg,  W. 
Va.;  Clark  Wright,  East  Pittsburgh,  Pa.;  E.  M. 
Stephens,  Braddock,  Pa.;  George  W.  Robinson, 
Steubenville,  O.;  D.  C.  Muir,  Duquesne,  Pa.; 
S.  D.  Meyers,  Sharpsburg,  Pa.;  Wm.  Weiss,  Mt. 
Lebanon,  Pa.;  A.  A.  Hellsman,  Wheeling,  W. 
Va.;  John  F.  Ely,  Jeannette,  Pa.;  Robert  C. 
Dibble,  Verona,  Pa.;  Clyde  Ament,  Apollo,  Pa.; 
Max  Tannenbawn,  Wellsburg,  W.  Va. ;  C.  F. 
Milleman,   Harmony,   Pa.;   O.   C.   Price,  New 
Castle,  Pa.;  W.  J.  Dickson,  DuBoise,  Pa.;  P. 
W.  Simon,  Uniontown,  Pa.;  J.  C.  O'Melis,  Mt. 
Lebanon,  Pa.;  W.  S.  Holloway,  Flushing,  O.; 
L   E.  Elbert,  Martins  Ferry,  O.;  Norris  Huey, 
Mercer,  Pa.;  George  C.  Baish,  Altoona,  Pa.;  E. 
F.  Gebbard,  Wheeling,  W.  Va.;  W.  L.  Morri- 
son, Somerset,  Pa.;  J.  O.  Clawson,  Belle  Ver- 
non, Pa.;  D.  Krasik,  Monessen,  Pa.;  S.  Rosen- 
heim, Masontown,  Pa.;  Harry  Amster,  Sewick- 
ley, Pa.;  E.  E.  Smith,  Clearfield,  Pa.;  W.  J. 
Benjamin,   Vandergrift,   Pa.;    Herbert  Severn, 
McKees  Rocks,  Pa.;  M.  R.  Dorman  and  C.  E. 
Dorman,  Duquesne,  Pa.;  W.  J.  Raush,  Johns- 


town, Pa.;  M.  W.  H.  Holden,  Camden,  N.  J.; 

John  W.  Phillips,  Brownsville,  Pa.;  Manuel 
Yihgling,  Newcomerstown,  O.;  Minnie  I.  Wat- 
son, Perrysville,  Pa.;  W.  H.  Parmenter,  Toledo, 
O.;  Wm.  F.  Gill,  Philipsburg,  Pa.;  J.  C.  Mc- 
Ginity,  Blairsville,  Pa.;  J.  Mack  Ely  and  E.  F. 
Johnson,  Jeannette,  Pa.;  A.  E.  Watkins,  H.  F. 
Rayner  and  Gus  B.  Hellman,  Youngstown,  O.; 
S.  A.  Burdick,  Smethport,  Pa.;  H.  J.  Rosenburg, 
South  Fork,  Pa.;  Geo.  L.  Howe  and  James 
Scott,  Wellsville,  O.;  L.  R.  Collins,  Meyersdale, 
Pa.;  S.  Ren  Pollock,  Indiana,  Pa.;  Henry  Har- 
low, New  York,  N.  Y.;  Leo  L.  Helf,  Home- 
stead, Pa.;  George  W.  Heber,  Brookville,  Pa.; 
A.  H.  Kantz,  Knoxville,  Pa.;  J.  W.  Freeman, 
Derry,  Pa.;  George  B.  Matthews,  Barnesville, 
O.;  Morris  Halfm,  Homestead,  Pa.;  French 
Nestor,  Washington,  D.  C;  M.  E.  Faller,  Do- 
nora,  Pa.;  Chas.  A.  House,  Wheeling,  W.  Va.; 
L.  C.  Wiswell,  Chicago,  111.;  W.  E.  Rauch, 
Sheraddin,  Pa.;  Victor  Stewart,  Perrysville,  Pa.; 
James  F.  Bowers,  Chicago,  111. 


SALESROOMS  FOR  DEALERS'  USE 

One  of  the  Interesting  Features  of  the  Hand- 
some New  Quarters  of  the  Schmelzer  Arms 
Co. — Proves  a  Big  Factor  for  Convenience 


INTRODUCE  NEW  DELPHEON  MODEL 

Bay  City,  Mich.,  March  5.— The  Delpheon  Co., 
of  this  city,  manufacturer  of  the  Delpheon  line 
of  phonographs,  has  just  placed  on  the  market  a 
new  model,  designated  as  Model  "O,"  which 
from  all  indications  is  destined  to  become  one  of 
the  most  popular  machines  introduced  to  the 
trade  in  some  time.  This  new  model  retails  at 
$85,  and  has  every  feature  found  on  the  older 
models  in  the  Delpheon  line,  which  have 
achieved  such  remarkable  success  throughout 
the  country.  Model  O  also  has  an  individual 
and  artistic  cabinet  design  of  exceptional  at- 
tractiveness. 

Sales  Manager  Gresser  reports  a  very  active 
demand  for  this  new  model,  the  retail  price  of 
which  is  apparently  ideal  for  the  present  pub- 
lic demand.  The  new  models  are  being  shipped 
out  as  fast  as  they  come  through  the  factory, 
and  the  company  is  suggesting  that  its  dealers 
anticipate  their  requirements  as  much  as  possi- 
ble. 

On  a  recent  visit  to  Chicago  Mr.  Gresser 
demonstrated  the  Delpheon  before  a  number  of 
experts  and  authorities  in  the  phonograph  field, 
who  were  unanimous  in  declaring  that  the  Del- 
pheon was  one  of  the  most  beautiful  and  dis- 
tinctively designed  machines  that  they  have 
heard  and  that  its  tone  qualities  were  almost 
equal  to  the  best  on  the  market,  notwithstand- 
ing the  fact  that  the  machines  with  which  is  was 
compared  retail  for  considerably  more  than  does 
the  Delpheon. 


Kansas  City,  Mo.,  March  5. — Here's  a  brand 
new  idea — or  a  corking  good  one  even  if  it 
should  happen  to  be  old;  an  idea  that  means  a 
lot  to  the  country  dealer  whose  customers  so 
often  "go  to  the  city"  to  buy  their  higher  priced 
goods,  or  the  items  of  which  they  are  particu- 
larly careful. 

The  idea  is  a  Kansas  City  headquarters  for 
Victrola  dealers,  where  they  may  bring  or  send 
their  customers,  to  get  "city  service,"  or  "job- 
bing house  facilities,"  in  case  they  have  the  no- 
tion that  the  home  town  dealer  hasn't  the  latest 
or  best.  And  the  dealer  will  have  the  benefit 
of  all  this  service  free! 

The  plan  is  possible  because  of  the  fine  new 
quarters  of  the  Schmelzer  Arms  Co.'s  talking 
machine  department.  These  quarters  are  being 
fitted  up  handsomely,  and  furnished  in  keeping 
with  the  spaciousness  and  high  character  of  the 
building  and  its  purpose.  The  first  idea  was  to 
fit  the  place  up  thus  handsomely,  for  the  benefit 
of  the  dealers  themselves,  so  that  they  could 
enjoy  more  the  task  of  selecting  machines  and 
records  and  other  items.  Then  Manager  A.  A. 
Trostler  conceived  the  notion  of  making  these 
parlors  the  "city  salesrooms"  of  the  dealers, 
opening  th-em  to  the  customers  of  these  dealers, 
and  to  further  their  interests.  The  dealers  of 
the  territory  are  now  being  invited  to  send  their 
customers  to  the  Schmelzer  store,  where  they 
will  be  served  in  the  very  best  manner  possible, 
whether  their  contemplated  purchases  are  talk- 
ing machines,  records,  needles  or  talking  ma- 
chine supplies  of  any  kind. 

The  goods  sold  will  be  charged  to  the  dealer 
for  his  customer,  with  no  additional  expense. 
The  Schmelzer  Arms  Co.  has  already  done  a 
good  deal  of  this,  but  the  new  quarters  will  en- 
able the  company  to  extend  this  "Schmelzer 
service"  largely. 


MEETING  THE  DEMAND  FOR  MICA 


The  International  Mica  Co.,  of  Philadelphia, 
reports  that  they  have  recently  increased  their 
mining  and  manufacturing  facilities,  which  en- 
ables them  to  greatly  increase  their  output.  This 
increased  source  of  supply  comes  as  welcome 
news  in  this  period  of  mica  scarcity.  This  com- 
pany operates  extensive  mines  in  Amelia  coun- 
tv,  Virginia. 


VEECO 

The  Electric  Drive  of  Supremacy  for  Talking  Machines 

VEECO  MEANS: 

1.  Efficiency.  3.    Elimination  of  Motor  Troubles. 

2.  Durability.  4.    Perfection  in  Every  Respect. 

GUARANTEED  FOR  TWO  YEARS 

The  only  electric  motor  for  phonographs  that  has  been  approved  and  endorsed  by  the 
highest  electrical  authorities  in  the  United  States. 

Adopted  exclusively  by  many  of  the  leading  manufacturers  now  engaging  in  the  industry. 

In  connection  with  the  Veeco  motor,  the  Vitraloid  turntable  which  we  furnish  is  in  itself 
a  great  asset  to  any  talking  machine  and  stands  out,  in  comparison  with  other  turntables  as 
our  motors  do  in  comparison  with  other  motors  and  can  be  supplied  for  your  spring  motors 
also. 

A  quotation  from  many  users: 

"The  Veeco  motor  has  given  great  satisfaction  and  no  trouble.  To  go  back 
to  the  spring  motor  now  would  be  to  add  work  to  pleasure  as  it  is  always  ready 
and  never  fails." 

Our  large  contracts  and  rapid  growth  are  the  proofs  of  the  superiority  of  Veeco  motors. 
We  also  supply  for  dealers  our  Veeco  motors  mounted  on  suitable  boards  for  installation 
in  machines  already  in  use. 

We  can  make  prompt  deliveries,  render  excellent  service  and  invite  comparison. 

LET  US  CONVINCE  YOU 

THE  VEECO  COMPANY 


248  Boylston  Street 


Boston,  Mass. 
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CABINETS 


Our  factory  at  Utica,  N.  Y.,  is 
equipped  to  turn  out  cabinets 
in  any  quantities.  Every  depart- 
ment of  our  plant  has  been  en- 
larged, and  we  can  offer  our 
patrons  prompt  service  and  the 
best  cabinets  that  can  be  manu- 
factured. 


We  would  call  particular  atten- 
tion to  our  plan  of  furnishing  a 
full  line  of  complete  instruments 
in  quantities  on  a  cost  plus 
manufacturing  profit  basis. 

We  are  equipped  to  manufacture  a  com- 
plete line  of  standard  designs  or  will 
furnish  individual  designs. 

Let  us  figure  on  your  1917  contracts. 


Century  Cabinet  Co.,  25  West  45th  St.,  New  York 
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REPAIRS 

TALKING  MACHINE  TROUBLES  AND 
HOW  TO  REMEDY  THEM 

Conducted  by  Andrew  H.  Dodin 


[This  department  of  The  Talking  Machine  World  is  de- 
signed for  the  service  of  all  classes  of  our  readers,  including 
those  who  make,  and  those  who  sell,  talking  machines. 

Andrew  H.  Dodin,  who  conducts  this  department,'  has  a 
wide  and  enviable  reputation  as  a  repairer  of  talking  ma- 
chines and  conducts  an  exclusive  talking  machine  repair 
shop  at  25  East  Fourteenth  street,  New  York.  Tell  him 
your  troubles  through  The  World  and  he  will  help  you  if 
possible.    The  service  is  free. — Editor.] 

THE  MEISSELBACH  MOTORS 

From  the  half-dozen  types  of  Meisselbach 
motors  now  on  the  market,  I  am  going  to  use 
as  the  subjects  of  my  article  those  two  known 
to  the  trade  as  the  No.  9  and  No.  18. 

The  Meisselbach  No.  9  Motor 

The  No.  9  is  a  double  spring  motor  which  will 
play  two  twelve-inch  records  with  one  winding 
of  the  springs.  The  motor  frame  is  made  of 
very  heavy  steel  plates,  and  the  arrangement 
used  in  placing  the  spring  cage,  governor  and 
gears  makes  it  possible  to  obtain  a  very  strong 
motor  in  a  very  small  space. 

Perhaps  the  most  appealing  feature  of  this 
motor,   particularly  to   the    repairman,   is  the 


Motor  No.  9 


construction  of  the  spring  cage.  You  will  no- 
tice in  the  illustration  that  the  spring  cage  is 
removed  from  the  motor  by  taking  off  the  cage 
bracket  which  is  held  to  the  top  plate  by  the 
two  screws — bottom  »nds  of  which  can  be  seen 
on  top  of  bracket  at  right  side  of  illustration. 
This  bracket  also  serves  to  hold  the  winding 
shaft.  The  spring  cage  is  easily  taken  apart; 
simply  twist  the  left  cage  until  the  tabs  on  its 
inside  edge  come  opposite  the  slots  in  the  edge 
of  the  other  cage — when  the  two  c,ages  are  easily 
pulled  apart.  This  is  one  of  the  few  spring 
barrels  which  can  be  taken  apart  without  the 
aid  of  any  tools. 


Another  feature  is  the  method  employed  in 
attaching  the  end  of  the  springs  to  the  cages.  A 
square  hole  is  cut  in  the  cage  and  another  cut 
in  the  end  of  the  spring.  The  spring  end  is 
held  in  the  cage  with  its  hole  opposite  the  one 
in  the  side  of  the  cage.  The  little  bent  plate  is 
then  pushed  in  place  and  through  the  hole  formed 
by  the  bend  in  the  plate  inside  of  the  spring  is 
placed  the  locking  pin  which  completes  the 
operation  and  forms  a  positive  catch  for  the 
spring.  Repairmen  who  have  been  bothered 
by  the  slipping  of  springs  off  rivets  can  readily 
appreciate  this  method  of  spring  fastening. 

By  extending  the  edge  of  one  spring  cage 
so  that  it  overlaps  the  other  a  practically  tight 
spring  barrel  is  formed,  which  prevents  the 
lubricant  from  being  forced  out  of  either  cage 
when  springs  are  wound  or  the  motor  is  in 
operation. 

The  Meisselbach  No.  18  Motor 

Anyone  who  has  had  any  experience  in  the 
repair  or  assembling  of  talking  machine  motors 
has  only  to  take  one  glance  at  the  No.  18  to 
realize  that  it  is  an  exceptionally  fine  motor. 

Built  of  an  extra  heavy  iron  casting,  very 
heavy  springs  and  spring  cage,  it  will  play  five 
twelve-inch  records  with  one  winding. 

The  spring  cage  is  held  in  position  by  means 
of  the  curved  casting  at  left  of  illustration. 
This  is  attached  to  the  main  casting  by  a  screw 
and  nut,  and  is  held  in  its  correct  position  by 
two  guide  pins  at  opposite  corners  of  the 
bracket.  To  take  the  spring  cage  out  of  the 
motor  it  is  only  necessary  to  remove  the  bracket 
screw  and  nut  and  pull  the  bracket  from  the 
guide  pins.  The  gears  and  governor  being 
placed  at  the  opposite  end  of  motor  are  not 
in  any  way  disturbed  by  the  operation,  and  it 
is  in  this  respect  quite  a  pleasing  departure  from 
the  usual  method  of  construction  as  employed 
by  the  majority  of  motor  makers.  The  springs 
are  fastened  to  the  cages  in  the  same  manner 
as  in  the  No.  9  with  the  exception  that  the  pin 
plates  are  riveted  to  the  inside  of  the  cages 
instead  of  being  inserted  through  holes  in  the 
sides.  The  cages  are  fastened  together  at  the 
center  of  the  barrel  by  screws  running  through 
the  flanges,  and  the  springs  are  separated  by 
the  use  of  a  spacing  plate. 

At  the  top  of  the  illustration  of  this  motor 
you  can  see  the  lever  which  operates  the  brake 
on  the  governor.  By  moving  the  lever  to  the 
left,  the  rod  which  passes  through  the  casting 
is  turned,  and  as  a  consequence  the  steel  spring 
with  its  leather  facing  is  drawn  away  from  the 
governor  disc,  and  the  motor  is  permitted  to 
run.  A  turn  of  the  lever  to  the  right  and  the 
steel  spring  and  leather  is  forced  against  the 
rim  of  the  governor  disc,  and  the  motor  is 
slowly  brought  to  a  stop. 


The  action  is  positive — and  there  is  an  en- 
tire absence  of  the  jar  and  jerk  of  sudden  stop- 
ping as  is  the  case  when  a  brake  of  the  old 
style,  acting  on  the  edge  of  the  turntable,  is 
used.  The  amount  of  pressure  which  the  steel 
spring  exerts  against  the  governor  disc  can  be 


Motor  No.  18 

regulated  by  the  proper  placing  of  the  brake 
sector  plates  when  motor  is  assembled  on  the 
motor  board. 

A  detailed  description  of  the  governors  and 
special  cut  gears  used  in  these  motors  will  be 
given  in  an  article  which  I  am  preparing  for 
this  column  for  a  later  issue.  A.  H-.  Dodin. 

CHANGE  IN  KLEEKAMP  BROS. 

E.  A.  Kleekamp  Resigns  from  Office  and  Dis- 
poses of  Interest  in  St.  Louis  Concern 

St.  Louis,  Mo.,  March  5.— Edward  A.  Kleekamp 
has  resigned  as  vice-president  and  treasurer  of 
Kleekamp  Bros.  Piano  Co.,  and  disposed  of  his 
interest  in  that  concern.  He  will  leave  shortly 
for  Los  Angeles,  where  he  will  make  his  home 
in  the  future.  The  company,  which  has  been 
established  for  thirty  years,  will  continue  busi- 
ness at  its  present  location,  3123  South  Grand 
avenue,  where  in  addition  to  pianos,  the  com- 
pany also  handles  Columbia  and  Victor  talk- 
ing machines. 


PATHEPHONES  AT  ST.  LOUIS  SHOW 

St.  Louis,  Mo.,  March  6. — The  .Hellrung  &  Grimm 
Furniture  Co.,  jobbers  and  retailers  of  the 
Pathephone  instruments,  have  been  allotted 
space  at  the  Household  Show  to  open  in  the 
Coliseum  March  19.  They  will  have  a  recital 
hall  35  by  50  feet,  apart  from  the  booth,  in  which 
they  plan  to  give  two  concerts  daily.  Be- 
cause of  the  large  line  of  furnishings  and  deco- 
rative material  handled  by  this  firm,  they  will 
be  able  to  make  double  use  of  all  of  the  space. 
This  probably  will  be  the  only  talking  machine 
display. 


Whatever  in  this  world  one  has  to  say,  there 
is  a  word,  and  just  one  word,  to  express  it.  Seek 
that  out  and  use  it. — De  Maupassant. 


This  Is  Record  Selling  Time 

DITSON  RECORD  SERVICE 
Will  Keep  Your  Stock  Complete — Always 

IT  MEANS 

MORE  SALES  — BETTER  BUSINESS 
BIGGER  PROFITS  and  SATISFACTION 

We  have  the  records  that  are  HARD  to  get  as  well  as  the  plentiful  ones 

VICTOR  EXCLUSIVELY 

OLIVER  DITSON  CO.  C.  H.  DITSON  &  CO. 

BOSTON,  MASS.  NEW  YORK 
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The  first  sale  of  a  Columbia  record  is  the 
beginning  of  a  steady  business— business 
you  should  get— and  can  get  if  your  mailing 
list  is  in  proper  order. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


SAN  FRANCISCO  DEALERS  DISCUSS  IMPORTANT  MATTERS 

Question  of  Allowances  and  Minimum  Monthly  Rate— Emporium  Departments  Consolidated — 
Changes  in  Sales  Staff — Foreign  Records  in  Favor — Dealers  to  Hold  Dance  and  Supper 

San  Francisco,  Cal. 


March  5. — The  prediction 
of  the  San  Francisco  talking  machine  dealers 
that  1917  will  surpass  in  business  1916,  which 
was  an  excellent  year,  is  coming  true  month  by 
month.  Both  January  and  February,  1917,  were 
substantially  in  advance  of  the  corresponding- 
months  of  1916.  Shortage  of  stock  is  the  only 
drawback  confronting  the  dealers  who  are  not 
engaging  in  large  selling  campaigns  because  of 
the  difficulty  of  supplying  machines.  There  have 
been  no  Victor  XL's  in  San  Francisco  since  the 
tirst  of  the  year  and  the  shortage  on  other  ma- 
chines is  serious. 

Strong  Demand  For  High  Class  Records 
The  record  business  is  splendid.  The  grand 
opera  season  which  will  start  in  a  few  weeks 
is  already  having  a  stimulating  affect  on  the  de- 
mand for  high  class  records  which  are  selling  at 
an  unusual  rate,  even  for  San  Francisco,  whose 
love  of  good  music  is  well  known. 

Sherman,  Clay  &  Co.  Changes 
The  wholesale  Victor  business  of  Sherman, 
Ciay  &  Co.  is  being  moved  to  the  large  loft  in 
Mission  street  recently  remodeled  for  its  oc- 
cupancy. The  new  arrangement  will  provide 
more  space  in  the  Sherman,  Clay  &  Co.  build- 
ing in  Kearney  street  for  the  retail  Victor 
business.  Andrew  G.  McCarthy,  vice-president 
and  treasurer  of  the  company,  informs  us  that 
the  same  policy  is  being  pursued  in  all  the 


branch  distributing  offices  on  the  Coast.  Dur- 
ing a  recent  trip  throughout  the  Northwest  Mr. 
McCarthy  leased  space  in  the  Blake-McFall 
Building,  Portland,  Ore.,  which  is  now  being 
fitted  up  to  accommodate  the  wholesale  depart- 
ment of  the  Victor  business  in  that  city.  Space 
also  has  been  secured  in  Seattle  for  the  same 
purpose.  Mr.  McCarthy  is  confident  that  the 
new  system,  will  be  a  big  improvement  over  the 
plan  hitherto  observed  and  looks  for  a  steady 
increase  in  the  Victor  business  on  the  Coast. 
Dealers'  Association  Discusses  Allowances 
At  the  monthly  meeting  of  the  Talking  Ma- 
chine Dealers'  Association,  held  February  14, 
in  Oakland,  the  subject  of  allowances  to  be  made 
on  old  machines  was  taken  up  at  length.  The 
tendency  is  to  offer  as  much  as  possible  which 
allows  an  opportunity  for  the  public  to  play  the 
houses  against  each  other  and  is  detrimental  to 
the  business.  A  committee  was  appointed  to 
compile  a  set  of  allowances  that  will  be  fair 
to  both  the  dealer  and  the  public.  A  copy  of 
the  allowances  selected  will  be  sent  to  each 
member  of  the  association  that  he  may  make 
any  corrections  he  feels  necessary.  The  re- 
vised rate  will  be  adopted  at  an  early  meeting. 

The  question  of  a  minimum  monthly  rate  to 
be  charged  on  machines  bought  on  the  instal- 
ment plan  was  discussed  at  length,  a  decision 
being  deferred  to  a  future  meeting. 


Use  Ward's  Moving  Covers  A 


Equipped  with  this  valuable  addition  to  your  system, 
you  can  deliver  your  machines  to  customers  in  perfect  con- 
dition, please  them,  further  advertise  your  business,  and 
save  money  and  worry.  Well-made  moving  covers  pay  large 
dividends  on  the  investment. 

Our  Covers  are  faced  with  Government  Khaki,  lined 
with  a  heavy  grade  flannel,  interlined  with  heavy  cotton  or 
felt,  diagonally  and  closely  quilted,  and  manufactured  accord- 
ing to  the  usual  superior  "Ward — New  London"  quality. 


Grade  D, 
Plain 

(Carrying  Straps  Extra) 

Grade  K, 
Plain 


$5.00 


$7.50 


With  name  of  Machine  embroidered  on  any  cover;  extra  .25 
With  Dealer's  name  and  address,  first  cover,  extra    .  $1.00 

Same  on  additional  covers,  each;  extra  50 

CARRYING  STRAPS:  No.  1,  $1;  No.  2;  $2;  No.  3,  $3.50 

Order  Sample  Cover  on  Approval,  Giving 
Name  and  Style  or  No.  of  the  Machine. 

THE  C.  E.  WARD  CO. 

(Well-Known  Lodge  Regalia  House) 
Manufacturers  Complete  Line  of  Covers 

101  William  St.  NEW  LONDON,  OHIO 


The  March  meeting  of  the  association  will  be 
turned  into  a  dansant  and  supper  to  which  the 
wives  and  sweethearts  of  the  members  have 
been  invited.  W.  F.  Morton  has  charge  of  the 
arrangements  for  the  evening  which  promises 
to  be  an  enjoyable  one.  This  is  the  first  affair 
given  for  the  ladies  by  the  association,  as 
it  has  not  before  departed  from  the  hard, 
cold  business  discussion  of  talking  machine  con- 
ditions for  an  evening  of  fun. 

Byron  Mauzy's  Hawaiian  Display 

Byron  Mauzy  has  enjoyed  a  splendid  talking 
machine  business  during  the  past  month.  Chas. 
Mauzy  says  that  since  the  war  talk  began  there 
has  been  a  heavy  call  for  patriotic  records  and 
that  his  department  has  spent  nearly  seventy 
dollars  in  express  charges  bringing  out  records 
from  the  East  on  special  orders  during  the  past 
month.     Hawaiian  records  are  still  going  well. 


Hawaiian  Window  by  Byron  Mauzy 

During  Victor-Hawaiian  week  the  Byron  Mauzy 
establishment  had  an  unusual  window  display, 
featuring  the  Victor  and  Hawaiian  goods.  Mr. 
Mauzy  does  a  large  importing  business  in  Ha- 
waiian novelties  and  was  able  to  have  a  large 
and  interesting  display  of  leis,  hula  hula 
skirts,  beads  and  ukuleles.  Miss  Flora  and 
Miss  Ethel  Canon,  of  Honolulu,  grand- 
daughters of  M.  Numes,  inventor  of  the  ukulele, 
gave  a  concert  in  the  window  every  day  dur- 
ing the  noon  hour.  The  window  was  the  creation 
of  A.  A.  Badkin,  head  piano  salesman  of  Byron 
Mauzy,  and  represented  a  tea  garden  scene,  reed 
furniture,  artificial  grass  and  palms  giving  an 
artistic  and  pleasing  effect. 

Byron  Mauzy  is  sending  out  his  record  cata- 
log supplements  in  especially  printed  envelopes 
and  has  also  printed  his  name  on  the  back  of 
each  catalog.  He  has  twenty-five  hundred  live 
names  on  his  list. 

Emporium  Departments  Consolidated 

The  Emporium  phonograph  department  has 
been  consolidated  with  the  sewing  machine  and 
music  roll  departments  and  is  under  the  manage- 
ment of  A.  J.  Bruhn,  formerly  advertising  and 
sales  manager  of  the  Emporium  piano  depart- 
ment. A.  W.  White  continues  in  the  capacity 
of  buyer  for  the  department  and  is  in  personal 
charge.  During  the  repairs  and  remodeling  of 
the  Emporium  the  department  has  been  tempor- 
arily moved  to  a  new  location  on  the  third  floor 
of  the  building. 

Mr.  White  states  that  the  department  will  be 
very  much  enlarged  when  given  its  permanent 
quarters  in  a  few  months.  The  floor  space  of 
the  Emporium  has  been  doubled  by  the  many 
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improvements  and  the  talking  machine  depart- 
ment will  profit  by  the  general  expansion. 

E.  Cochran,  formerly  with  M.  Friedman  Fur- 
niture Co.,  and  L.  Morieda,  formerly  with  Koh- 
ler  &  Chase,  have  been  added  to  the  talking  ma- 
chine department  of  the  Emporium. 

Accepting  No  New  Emerson  Business 
Claude  A.  Adou,  manager  of  the  San  Francisco 
factory  branch  of  the  Emerson  Phonograph  Co., 
announces  that  the  factory  is  oversold  and  will 
not  accept  new  business  until  the  first  part  of 
the  summer.  The  local  branch  has  a  stock  of 
(30,000  records  on  hand  and  feels  secure  in  being 
able  to  fill  orders.  Three  new  members  have 
been  added  to  the  city  staff  during  the  past 
month  and  more  floor  space  secured  to  accom- 
modate the  rapid  increase  in  the  business. 

F.  A.  Dennison,  manager  of  the  Columbia 
Graphophone  Co.,  left  March  1  for  a  trip  to 
Denver,  Spokane  and  the  surrounding  territory. 
Mr.  Dennison  will  be  gone  several  weeks. 

News  of  the  Edison  Forces 
Glenn  Ellison,  the  Scotch  comedian,  gave  Edi- 
son tone  tests  in  Hollister  and  Fresno  the  week 
of  February  15. 

ypiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiii  miiiiiiniiiiiii  iiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiini  iiiiiiiimii| 

|  The  PERFECTION  j 

(  Ball -Bearing  Tone  Arm  I 


1  Phonograph  Dealers  J 

The  "  Perfection "  Ball-Bearing  j 

j  Tone  Arm  and  Reproducer  No.  4  j 

|  (new  model  ready  for  shipment  Feb.  ] 

I  15)  is  a  STANDARD  accessory  | 

|  for  playing  all  makes  of  lateral  cut  j 

j  records  on  all  types  of  Edison  Disc  | 

|  machines.  It  is  heavier  and  stronger  | 

j  than  our  first  No.  4  arm  and  is  fin-  j 

|  ished  in  a  finer  quality  of  gold  plate,  j 

Over  20,000    sets  of  our  ball-  | 

|  bearing  lone  arms  are  now  in  use.  | 

|  Everyone  is  guaranteed,  because  it  | 

|  is  a  HIGH   GRADE  piece  of  | 

|  mechanism  that  will  hold  its  adjust-  | 

|  ment  and  finish.     Our  new  model  | 

|  No.  4  is  fitted  to  Edison  machines  | 

J  on/p. 

The    "Perfection"    ball-bearing  | 

|  tone  arm  is  manufactured  exclusively  | 

|  by  us  and  the  ball  bearing  idea  origi-  j 

|  nated  with  us.   If  your  customer  has  | 

j  some  other  combination  show  him  | 

|  this  one. 

All  dealers  should  carry  a  quantity  in  § 

|  stock  because  it  helps  the  Edison  dealer  | 

|  sell  machines  and  when  shown  to  owners  | 

|  of  Edison  machines  increases  record  sales  | 

|  for  dealers  who  handle  lateral  cut  records.  | 

|  Write  for  prices 

I  The  New  England  Talking  ! 

(  Machine  Company  | 

|  16  Beach  Street      Boston,  Mass.  § 
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R.  A.  Pommer,  of  the  Pacific  Phonograph  Co., 
announces  that  Miss  Belle  Story,  of  the  "Chin 
Chin"  company  who  has  recently  been  singing 
at  the  Hippodrome,  has  been  engaged  to  give  a 
series  of  fifty  tone  tests  on  the  Pacific  Coast. 

Byron  Mauzy  has  sold  his  entire  Edison  stock  . 
to  the  Edison  Shop  in  Geary  street.    Mr.  Mauzy 
states  that  he  will  confine  his  attention  in  the 
future  to  Victor  and  Columbia  goods. 

Growing  Demand  for  Foreign  Records 

James  J.  Black,  head  of  the  talking  machine 
department  of  Wiley  B.  Allen  Co.,  states  that 
his  February  business  showed  a  good  increase 
over  February,  1916,  with  a  special  run  on  the 
high  priced  machines.  At  the  present  time  the 
shortage  on  the  Coast  of  Victor  XL's  is  causing 
his  establishment  considerable  inconvenience. 
Mr.  Black  remarks  on  a  decided  increase  in  the 
demand  for  foreign  records,  the  Greeks,  Slavs, 
Turks  and  Russians  being  especially  desirous 
of  obtaining  records  in  their  native  tongue.  He 
says  that  here  is  also  a  good  demand  for  Yid- 
dish records,  and  that  all  nationalities  wish  patri- 
otic records  in  excess  of  all  others. 

Lawrence  K.  Wilson  has  been  doing  some  at- 
tractive window  decorations  for  the  talking  ma- 
chine department  of  the  Wiley  B.  Allen  store 
which  have  done  much  in  stimulating  the  large 
call  on  the  department  for  machines  and  records. 
Changes  Among  the  Sales  Staffs 

H.  A.  Rayner,  formerly  with  the  talking  ma- 
chine department  of  Byron  Mauzy,  has  taken 
charge  of  Branch's  in  Stockton,  which  has 
opened  a  talking  machine  department  in  an  ad- 
joining store  and  will  handle  the  Columbia  and 
Edison  lines. 

Edgar  I.  Jessen,  formerly  with  Eilers  Phono- 
graph Co.,  in  Portland,  Ore.,  will  travel  through- 
out the  Northwest  for  the  Pacific  Phonograph 
Co.    He  will  make  his  headquarters  at  Portland. 

Mrs.  Gurnette,  formerly  with  the  Oakland 
Phonograph  Shop,  has  taken  a  position  with 
Byron  Mauzy  in  the  phonograph  department. 

R.  E.  Wofinger,  one  of  the  most  capable  and 
widely  known  phonograph  men  on  the  Coast 
spent  several  days  in  San  Francisco  recently. 

Miss  Frey,  recently  of  the  O.  K.  Houck  Co., 
Little  Rock,  Ark.,  has  become  a  member  of  the 
selling  staff  of  the  Wiley  B.  Allen  Co.  talking 
machine  department. 

ACADEMY  FOR  RECORD  ARTISTS 

The  Ambitious  Singer  May  Now  Take  a  Com- 
plete Course  in  Art  of  Voice  Recording — Idea 
Has  Possibilities  for  Both  Fit  and  Unfit 

No  longer  must  the  artist  or  amateur  with  am- 
bitions to  have  their  voice  recorded  on  talking 
machine  records  wait  until  the  powers  that  be 
in  the  laboratories  can  be  persuaded  to  take  a 
chance  and  engrave  their  voices  on  discs  for  the 
edification  of  contemporaries  and  posterity.  For 
those  who  desire  to  make  records  either  for 
pleasure  or  profit  the  Academy  of  Phonograph 
Trial  Recording,  affiliated  with  the  Lyraphone 
Co.  of  America,  has  been  opened  in  New  York 
under  the  supervision  of  Thos.  Quinlan,  who  is 
well  known  to  the  trade.  The  academy  has 
issued  an  elaborate  prospectus  which  sets  forth 
the  fact  that  the  course  consists  of  a  minimum 
of  ten  lessons  in  recording,  each  of  a  half  hour's 
duration.  At  the  conclusion  of  the  course  the 
student  is  presented  with  a  finished  record  of 
his- or  her  own  voice.  While  the  record  may 
stimulate  the  ambition  of  some  singers  it  will 
no  doubt  at  the  same  time  serve  to  convince 
others  that,  as  singers  and  record  artists,  they 
are  eminently  fitted  for  some  other  occupation. 

AFFIRMS  DECISION  OF  LOWER  COURT 

The  United  States  Circuit  Court  of  Appeals 
handed  down  a  decision  last  week  in  the  suit  of 
the  American  Graphophone  Co.  versus  Gimbel 
Bros.,  New  York,  affirming  the  decision  of  the 
United  States  District  Court  which  held  that 
Gimbel  Bros,  had  not  infringed  certain  patents 
that  were  in  question. 

The  retail  store  of  the  Columbia  Graphophone 
Co.,  at  228  Superior  street,  Toledo,  O.,  has  been 
sold  to  Wm.  T.  Lane  and  L.  J.  Gazzolo. 
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No.  4-19F  [Felt  Interior] 
For   Columbia  "Favorite." 

This  Cabinet  under  the  number  of  439  can  be  supplied  for 

Victrola  IX.  The  only  change  is  in  the  size  of  the  top. 

Height,  32'A  in.  Width,  1SH  i»-  Depth,  22'/6  in.  Holds 
82  records. 

Mahogany  Front,  Sides   and  Back. 
Quartered  Oak  Front,  Sides  and  Back. 

Average  weight,  crated,  95  pounds. 

[If  vertical  interior  is  desired,  ask  for  No.  4"*9.] 

[When  you  want   horizontal   shelving,  order  No.  1449.] 
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Create  record 
buyers  by  selling 
record  cabinets. 
By  selling  "the 
place  to  keep 
records"  you 
are  bound  to 
increase  your 
record  sales  and 
in  both  there  is 
a  nice  profit. 
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Write  for  our  various  catalogues. 
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The  Udell  Works 

1205  W.  28th  St.,  Indianapolis,  Ind. 
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Knowing  the  famous 


TRADE       M  jl 


is  the  soul  within 


EVERYTalking  Machine  of  OUR  Creation 

Patrons  readily  accept  our  Dealers'  suggestions  regarding  Style  or  Size 

12  Exclusive  Models 

From  $15  to  $200 

Should  Prove  Interesting  to  YOU;  Write  for  Particulars 

CRESCENT  TALKING 
MACHINE  CO.,  Inc. 

Manufacturers  of  the 

Silverlone  Line 
89  Chambers  Slreet,  New  York 


CHICAGO  OFFICE: 

Crescent  Sales  Co. 

23  JACKSON  BLVD. 


STYLE  NO.  35 — $35.00 


New  England  Distributors: 

Crescent  Sales  Co. 

PROVIDENCE,  R.  I. 


STYLE  NO.  85 — $85.00 


There  Are  Many  ATTACHMENTS  to  Play  the  Different  Records 


fit 


posmoj, 

F-OR  USE 
■> 

WITH 


TYPE  "V" 


SOME  Play  SOME  Records 
SOME  Play  OTHER  Records 
OTHERS  Play  SOME  Records 

BUT 

"Playsall" 


Plays  All  Records 


It  is  SOME  Attachment 


TYPE  "C 


Illustrations  and  literature  upon  application 

ACCESSORY  and  EQUIPMENT  DEFT 

89  Chambers  St.      CRESCENT  TALKING  MACHINE  CO.,  Inc.      New  York  City 
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INDIANAPOLIS  DEALERS  EXPANDING 

Many  Concerns  Find  Larger  Quarters  Necessary 
to  Take  Care  of  the  Growing  Business — 
Stewart  Co.  Divides  Organization — Columbia 
Line  With  Baldwin  Co. — General  News 

Indianapolis,  Indv  March  5. — The  continued 
reports  from  talking  machine  dealers  in  Indian- 
apolis that  business  was  never  better  is  empha- 
sized not  only  by  the  addition  to  the  number 
of  dealers  but  also  by  the  expansion  in  business 
making  it  necessary  for  both  wholesale  and  re- 
tail dealers  to  make  use  of  every  inch  of  space 
in  their  establishments. 

The  Stewart  Talking  Machine  Co.,  Victor  job- 
bers, has  divided  its  organization  to  more  dis- 
tinct departments  to  adjust  itself  for  meeting 
the  heavier  requirements  placed  upon  it  by  in- 
creased business.  The  whole  first  floor  of  its 
six-story  building  on  Georgia  street  will  be  di- 
vided by  glass  partitions  into  separate  offices. 
Each  department  will  have  an  office  of  its  own. 
The  big  demonstrating  room  is  to  be  reduced  in 
size  and  the  extra  space  is  to  be  given  the 
shipping  room. 

Each  department  will  be  organized  within  it- 
self to  work  upon  sharp  and  distinct  lines,  co- 
operating with  the  others,  yet  accomplishing  in- 
dependent results  as  well.  A  new  department, 
called  "The  Dealer  Efficiency  Bureau"  will  be 
organized  and  the  patrons  of  the  company  will 
soon  be  receiving  the  benefits  of  this  depart- 
ment. 

The  Baldwin  Piano  Co.  will  open  a  talking 
machine  department  by  April  1,  handling  the 
Columbia  line.  C.  P.  Herdman,  who  has  had 
wide  experience  in  the  talking  machine  business 
and  who  has  for  years  been  connected  with  the 
Columbia  Co.,  is  to  be  in  charge  of  the  depart- 
ment. 

At  the  Pathe  Pathephone  Shop  business  has 
been  booming  and  the  shop  has  been  so  crowded 
for  space  that  the  Tobin  Bros.,  proprietors  of 
the  shop,  have  been  figuring  on  making  im- 
provements in  the  space  arrangements.  The 
wholesale  department  is  also  doing  well. 

A.  W.  Roos,  manager  of  the  Columbia  Co. 
store,  reports  that  the  business  done  in  Febru- 
ary exceeded  the  business  for  the  same  month 
last  year  by  65  per  cent.  F.  J.  Clark,  in  charge 
of  the  Dictaphone  department,  had  one  of  the 
biggest  months  in  the  history  of  the  store. 

The  Edison  Shop  gave  a  recital  Saturday 
afternoon  that  taxed  the  capacity  of  the  concert 
hall  with  the  crowd  that  came  to  hear  Helen 
Clark,  the  Edison  concert  contralto,  assisted  by 
Herman  Sevely,  'cellist.  The  famous  tone  test 
demonstrations  won  the  approval  of  the  audi- 
ence. 

At  the  Pearson  Piano  Co.,  E.  W.  Stockdale, 
manager,  reports  that  the  biggest  difficulty  in 
the  talking  machine  department  is  getting  ma- 
chines. The  company  continues  to  feature  the 
"Hear  Them  Both"  policy  in  selling  the  Edison 
and  Victor  machines. 

The  Stewart  Talking  Machine  Co.  continues 
to  do  a  big  business  in  Victor  records  and  ma- 
chines. Both  the  Stewart  store  and  the  Pear- 
son Co.  have  been  doing  effective  advertising 
through  moving  pictures. 

Walter  Kipp,  of  the  Kipp  Phonograph  Co., 
who  attended  the  Edison  birthday  celebration 
came  back  from  the  factory  more  enthusiastic 
than  ever  over  the  Edison  machine.  Mr.  Kipp 
says  his  greatest  worry  continues  to  be  the  ques- 
tion of  getting  machines  enough  to  fill  orders. 

The  Vocalion  is  going  nicely  at  the  Aeolian 
Co.  store,  Paul  Furnas,  manager,  reports.  M.  C. 
Rosner,  the  floor  manager  of  the  Vocalion  de- 
partment, has  been  seriously  ill  for  the  last  few 
days. 

J.  L.  Peters,  of  the  Fuller- Wagner  Music  Co., 
says  that  the  sale  of  Victor  records  and  ma- 
chines is  still  a  feature  of  the  company's  busi- 
ness. The  Victor  and  Edison  machines  are  also 
going  well  at  the  E.  L.  Lennox  Piano  Co. 

The  Starr  Piano  Co.  is  featuring  the  Starr 
dance  records  in  newspaper  advertising.  The 
fact  that  the  tunes  are  the  liveliest  and  that  the 
records  play  four  and  one-half  minutes  on  each 
side  are  emphasized. 


A  STORY  OF  BUSINESS  GROWTH 

How  the  Ott  &  Lehman  Furniture  &  Talking 
Machine  Co.,  of  Huntsville,  Ala.,  Have  Ex- 
panded Within  Eighteen  Months 


Huntsville,  Ala.,  March  5. — The  Ott  &  Leh- 
man Furniture  &  Talking  Machine  Co.,  this 
city,  which  moved  to  a  new  building  on  South 
Side  Square  on  January  1,  are  finding  that  the 
additional  space  does  not  in  any  sense  meet  the 
requirements  of  the  growing  business.  This 
company  first  started  a  talking  machine  business 
on  October  15,  1915.   It  was  established  by  Roy 


Store  of  Ott  &  Lehman  Co. 


F.  Ott  who  secured  a  store  and  installed  the 
Victor  line,  his  capital  at  the  time  being  $150. 
On  October  15,  1916,  Mr.  Ott  took  Luther  D. 
Lehman  in  the  business  as  partner,  at  which 
time  it  inventoried  $4,000.  On  January  1  this 
year  the  company  moved  to  its  new  store  and 
installed  an  exclusive  line  of  furniture.  At  the 
present  time  9,000  square  feet  of  floor  space  are 
occupied.  Several  sound  proof  demonstration 
booths  have  been  installed;  an  automobile  de- 
livery system  perfected;  the  sales  force  enlarged 
and  other  improvements  made.  It  is  estimated 
that  the  firm  is  now  worth  $11,000  which  is  quite 
an  advance  in  about  a  year  and  a  half  from  a 
capital  of  $150. 


Cultivate  the  acquaintance  of  the  working 
people  when  they  have  time  to  talk  with  you. 
Better,  in  this  case,  to  loaf  in  the  daytime,  un- 
less you  are  one  of  those  rare  people  who  "im- 
prove each  shining  hour." 


The  cheapest  thing  to  be  obtained  in  the  way 
of  raw  material  is  courtesy.  Yet  how  valuable 
it  becomes  when  included  among  the  permanent 
assets  of  a  talking  machine  store. 


VICTOR  RECORD  SHORTAGE  LIKELY 

J.  Newcomb  Blackman  Sounds  Warning  to 
Dealers  and  Urges  That  They  Replenish 
Stocks  Quickly  for  Their  Own  Protection — 
Demand  Catches  Up  to  Increased  Supply 
of  Records  Coming  From  the  Factory 


J.  Newcomb  Blackman,  president  of  the  Black- 
man  Talking  Machine  Co.,  New  York,  Victor 
distributor,  and  one  of  the  best-posted  members 
of  the  local  trade,  has  been  making  a  careful 
study  of  the  record  situation,  and  his  following 
comments  are  therefore  of  more  than  passing 
interest: 

"Regardless  of  the  extraordinary  additional 
facilities  provided  by  the  Victor  Co  ,  as  well  as 
large  stock  orders  placed  by  the  leading  jobbers 
last  fall,  a  Victor  record  shortage  has  been  quite 
apparent  for  the  past  two  or  three  weeks.  It 
is  remarkable  how  well  the  demand  has  been 
taken  care  of  during  the  past  several  months. 
It  is  beginning  to  tell,  however,  and  dealers  will 
conserve  their  own  interests  by  replenishing 
their  stocks  and  anticipating  on  the  good  selling 
selections  in  order  not  to  be  handicapped  by 
any  shortage  of  records  during  the  next  few 
months. 

"One  only  has  to  consider  the  enormously  in- 
creased output  of  the  Victor  Co.,  as  well  as 
other  companies  to  realize  that  the  record  busi- 
ness is  constantly  increasing.  More  important, 
however,  for  every  dealer  is  the  realization  that 
his  best  profit  as  well  as  the  future  stability  of 
his  income  lies  in  his  record  business.  Lamps 
and  oil  consuming  products,  in  the  case  of  the 
Standard  Oil  Co.,  are  regarded  merely  from  the 
standpoint  of  oil  consumers.  Dealers  should 
regard  the  essential  importance  of  machine  dis- 
tribution and  their  continual  use  likewise  as 
having  for  its  prime  object  the  constant  con- 
sumption of  records. 

"The  large  department  store  and  dealer  who 
quotes  extreme  terms  which  may  prove  disas- 
trous to  the  dealer  with  inadequate  capital  are 
not  given  such  an  advantage  in  record  business, 
for  the  smaller  dealer  can  successfully  compete 
and  cash  in  by  preparing  himself  to  meet  the 
resulting  record  demands  which  should  properly 
be  supplied  locally. 

"In  conclusion  I  cannot  impress  upon  every 
dealer  too  strongly  the  wisdom  of  studying  the 
policies  and  methods  of  the  successful  dealers, 
most  of  whom  are  making  their  success  by 
realizing  the  above  facts  and  by  giving  the  most 
satisfactory  service  to  their  customers  on  record 
business." 


Get  Acquainted 

with  the 

VICSONIA 


It  will  play  all  "Hill  and  Dale"  Records — Edison, 
Starr,  Par-o-ket,  Domino,  etc. 

No  Blast  or  Rattle — Pure,  Sweet,  Natural  Tones 

Permanent  jewel  point — no  needles  to  change — no 
loose  jewels  to  lose.  Easily  and  quickly  attached 
— simply  slip  it  on. 

Fits  Victrolas,  Grafonolas,  Sonoras,  Crescents,  Pathes, 
etc.    Special  type  for  Aeolian-Vocalion. 

Mr.  Dealer: — Send  us  your  check  for  $3.50  and  we  will  send  you  a 
sample  Vicsonia.  Compare  its  reproduction  with  any  other  equipment 
and  note  the  vast  superiority  of  the  Vicsonia.  We  feel  sure  that  if  you 
give  it  a  trial  we  shall  add  you  to  our  long  list  of  customers. 

VICSONIA  MANUFACTURING  CO.,  Inc. 

313    East  134th  Street  ::  New  York,  N.  Y. 
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HIGH  CLASS  RECORDS  IN  DEMAND  IN  BALTIMORE 


Increasing  Appreciation  of  the  Records  of  the 
Houses  Most  Active  With  a  Continu 


Great  Artists — Business  With  All  the  Leading 
ed  Complaint  of  Shortage  of  Machines 


Baltimore,  Md.,  March  6. — February  as  a 
month  for  the  talking  machine  business  kept 
pace  with  the  other  months  of  the  year  and 
everywhere  there  was  the  same  optimistic  re- 
port of  big  business  done. 

With  the  various  lines  there  is  a  noteworthy 
and  steady  demand  for  the  better  grade  of  in- 
struments, and  also  a  demand  for  the  better 
class  of  records.  Baltimore  dealers  are  fortu- 
nate in  having  in  their  community  a  big  for- 
eign population,  or  rather  a  population  of  for- 
eign descent,  who  are  music  lovers.  It  is  not 
uncommon  to  see  laborers  in  their  working 
clothes,  many  of  them  unable  to  make  them- 
selves clearly  understood,  purchase  the  highest 
priced  operatic  records.  For  a  time  salespeople 
in  the  various  talking  machine  stores  did  not 
appreciate  this  class  of  trade,  but  recently  in  all 
of  the  stores  the  poorly  dressed  man  is  receiving 
as  much  attention  as  the  fashion  plate. 


Cash  buyers  of  instruments  continue  to  in- 
crease over  the  time  payment  purchasers,  which 
is  gratifying  to  the  dealers,  all  of  whom  are  now 
asking  better  terms  from  purchasers. 

"The  business  during  February  was  simply 
wonderful,"  said  A.  J.  Heath,  manager  of  the 
Columbia  Graphophone  Co.  here.  "As  the  lat- 
ter part  of  the  month  arrived  we  were  cleaned 
out  of  machines.  Fortunately  just  as  March 
opened  we  received  carload  shipments  to  help  us 
lake  care  of  the  orders." 

During  the  month  Mr.  Heath  spent  a  week  in 
North  Carolina  and  Virginia  and  closed  up  some 
new  accounts.  Among  the  new  accounts  are 
Myers  Co.;  the  largest  department  store  in 
Greensboro,  N.  C;  W.  T.  McCoy,  Charlotte, 
N.  C. ;  Holland  Bros.  Furniture  Co.,  Durham, 
N.  C;  Rominger  Furniture  Co.,  Winston-Salem, 
N.  C,  and  Philip  Levy  Co.,  Norfolk,  Va. 

P.  W.  Peck,  who  covers  North  Carolina  for 


The  Phonographic  Table 


(PATENTED) 


A  Useful  Innovation  in  Phonographs 


A  Library  Table  With 
Phonograph  in  Drawer 

A REFINED  looking,  well  made  piece  of  furniture, 
designed  to  harmonize  with  the  furnishings  of  the 
library  or  living  room,  combining  all  the  musical 
qualities  of  the  best  Phonographs  and  the  usefulness  of  a 
well  made  library  table. 

Made  of  mahogany,  walnut  and  oak  in  modern 
or  adaptations  of  period  designs,  fitted  with 
phonographs  of  the  highest  type. 


PHONOGRAPHIC  TABLE  CO. 

SHOWROOMS 

25  West  32d  St.  New  York  City 


the  Columbia,  is  sending  in  good  orders,  and 
Oden  Jester  and  C.  S.  Keyes,  the  latter  from  the 
Philadelphia  headquarters  of  the  Columbia  have 
been  covering  parts  of  Maryland  and  Virginia 
with  fine  results.  Manager  Heath  has  increased 
his  office  forth  by  several  additional  members. 

Jesse  Rosenstein,  of  the  National  Piano  Co., 
Pathe  distributors,  reports  a  big  business  in  his 
line  with  a  constantly  increasing  demand  for  the 
better  class  of  instruments.  Eddie  Rosenstein, 
has  been  appointed  wholesale  traveling  repre- 
sentative to  look  after  the  Pathe  line  on  the 
road.  Among  the  recent  additions  to  handle  the 
Pathe  line  are  Canton  Furniture  Co.,  2815  and 
2817  O'Donnell  street,  Baltimore;  Robinson  & 
Bachrach,  1306  G  street,  N.  W.,  Washington,  D. 
C,  and  the  Vir  ginia  Mercantile  Corp.,  252  Gran- 
by  street,  Norfolk,  Va. 

Cohen  &  Hughes,  Victor  distributors,  report 
unusually  big  business  in  records  and  machines, 
but  with  the  usual  cry  of  failure  to  obtain  suf- 
ficient machines.  Mr.  Cohen  spent  the  greater 
part  of  last  week  in  Savannah,  Ga.,  looking  after 
some  special  business  deals.  The  firm  has  three 
men  out  on  the  road. 

"We  are  short  on  all  machines,  from  the  4's 
to  the  18's,"  said  W.  C.  Roberts,  manager  for 
E.  F.  Droop  &  Sons  Co.,  of  this  city,  distribu- 
tors of  Victor  goods.  "Even  our  record  stock  is 
shorter  than  it  has  been  for  a  year.  We  are 
having  a  big  run  on  records  and  the  stock  is  low. 

"The  shortage  of  machines  is  so  great  that  I 
had  to  call  one  of  the  men  off  the  road.  The 
business  for  February  was  about  50  per  cent, 
better  than  that  done  last  February,  but  this 
was  due  to  records,  not  machines." 

Mr.  Roberts  is  going  to  have  two  new  booths 
installed  in  the  retail  department  of  his  store 
and  also  will  have  a  complete  set  of  Ogden 
record  racks  put  in. 

H.  R.  Eisenbrandt  Sons,  Inc.,  also  Victor  dis- 
tributors, are  unable  to  meet  the  heavy  whole- 
sale demand  for  machines.  The  house  is  doing 
a  big  retail  business  also  and  the  records  are 
selling  fast. 

Throughout  the  city  there  is  a  fine  display  of 
talking  machines  in  every  line  of  business.  All 
of  the  firms  report  big  business,  especially  de- 
partment stores  and  furniture  departments. 

The  Sanders  &  Stayman  Co.,  report  a  fine 
business  in  Aeolian  Vocalions.  "We  are  selling 
just  as  many  as  we  can  get  hold  of"  commented 
A.  J.  Boden,  of  the  firm. 

THE  USE  OF  EDUCATIONAL  BOOKS 

Victor  Talking  Machine  Co.  Sends  Circular  to 
Dealers  Outlining  Methods  for  Proper  Order- 
ing and  Distributing  of  Various  Publications 
of  Its  Educational  Department 

In  a  recent  circular  to  dealers  the  Victor  Talk- 
ing Machine  Co.  offers  some  general  informa- 
tion regarding  the  proper  manner  of  ordering 
and  distributing  the  various  educational  books 
and  the  quantity  of  educational  literature  issued 
by  that  company.  Special  attention  is  called  to 
the  fact  that  the  various  volumes  such  as  the 
"English"  booklet  and  the  "Physical  Educa- 
tion" and  "Rural"  booklets  are  designed  for 
special  purposes.  The  "Rural"  booklet,  for  in- 
stance, is  only  for  rural  and  small  town  schools, 
and  not  for  city  schools,  and  "Physical  Educa- 
tion" is  designed  only  for  those  teachers  in 
schools  or  playgrounds  who  teach  folk  dancing 
and  calisthenics,  etc.  In  no  cases  are  the  book- 
lets to  go  to  the  pupils.  Attention  is  also  called 
to  the  new  edition  of  "What  We  Hear  in  Music," 
and  which  has  been  greatly  improved  and  espe- 
cially adapted  as  a  text  book  for  high  schools, 
colleges,  clubs,  etc.  A  paragraph  of  the  cir- 
cular is  also  devoted  to  the  interesting  volume 
"Pan  and  His  Pipes,"  and  which  the  dealers  are 
advised  to  bring  before  the  mothers  of  their 
communities,  as  well  as  the  teachers.  The  grow- 
ing importance  of  the  educational  work  being 
conducted  by  the  Victor  Co.,  through  the  co- 
operation of  its  own  educational  department  w'fh 
the  distributors  and  dealers  make  advice  on  the 
proper  handling  of  educational  matter  of  this 
kind  both  very  timely  and  quite  welcome. 
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DOEHLER 

DIE-CASTINGS 


A  few  of  the  various 
Talking  Machine 
parts  "Doehler"  die- 
cast. 


have  attained  their  supremacy  by  the  unvarying 
excellence  of  their  quality  and  the  unfailing 
reliability  of  the  service  behind  them. 

Of  the  many  instruments  produced  today, 
from  the  most  elaborate  cabinet  machine  to  the 
more  popular  priced  "Talker"  the  greater  num- 
ber, by  far,  are  equipped  with  "Doehler"  die-cast 
tone  arm,  sound  box  or  both. 

The  acknowledged  prestige  of  the  Doehler  organization  guarantees  a  product  correct 
to  the  minutest  detail. 

The  enormous  output  of  our  three  large  plants  permits  of  advantages  to  the  users  of 
die-castings  as  regards  prices  and  deliveries  not  otherwise  possible. 

That  these  facts  are  generally  recognized  is  evidenced  by  the  prominence  and  con- 
sistency of  the  extensive  users  of  Doehler  Die  Castings. 


BROOKLYN.  N.Y. 

NEWARK. N.J.       TOLEDO.  OHIO. 


BOOSTING  PATRIOTIC  RECORDS 

Kansas  City  Well  in  Evidence — Good  Work  of 
the  Columbia  Co. — Attractive  Window  Dis- 
play That  Has  Won  Favorable  Notice 


Kansas  City,  Mo.,  March  5. — Kansas  City  has 
had  a  peculiarly  fortunate  combination  of  cir- 
cumstances that  have  helped  to  boost  the  sale 
of  patriotic  records  during  the  past  week  or  so — 
and  there  certainly  has  been  a  rush  for  such 
records!  The  Columbia  Graphophone  Co. 
started  the  ball  rolling  early  in  February,  with 
its  patriotic  windows  exploiting  such  records. 
By  the  first  of  March  nearly  every  store  hand- 


scriptions:  "Patriotic  music  on  Columbia  rec- 
ords." "All  Americans  should  have  patriotic 
music  in  their  homes." 

A  picture  of  President  Wilson  bore  the  words, 
"We  Take  Our  Hats  Off  to  You,  Mr.  Wilson." 

In  one  corner  of  the  window  was  a  large  card, 
bearing  a  map  of  the  United  States  across  which 
was  the  word  "America,"  and  beneath  that,  "I 
Love  You." 

While  the  talking  machine  and  sheet  music 
dealers  were  advertising  patriotic  music,  and  the 
war  talk  was  filling  .the  newspapers,  a  recruit- 
ing station  was  opened  in  Kansas  City.  Then 
came  "The  Crisis,"  a  moving  picture  play,  to 
the  New  Center  Theatre,  with  a  press  agent 
who  was  on  the  job.  He  was  an  artist,  and  he 
plastered  scores  of  downtown  windows  with  the 
call  to  arms,  with  patriotic  slogans,  mentioning 
always  "The  Crisis,"  in  a  way  to  indicate  that 
the  crisis  is  now  upon  the  country — and  includ- 
ing some  reference,  when  the  signs  were  on 
music  stores,  to  patriotic  music.  Each  sign 
bore  the  address  of  the  recruiting  station. 


features  are  that  it  is  non-drying,  non-gumming, 
adhesive  (but  not  sticky),  unaffected  by  climatic 
changes  and  will  not  run  or  drop  off  or  ball-up 
wherever  applied,  and  we  believe  it  fills  a  long 
felt  want." 


FEATURE  GRAND  OPERA  ARTISTS 


Will  A.  Watkin  Co.  Keep  Columbia  Records 
Before  Minds  of  Operagoers  During  Recent 
Visit  of  Boston  National  Opera  Co.  to  Dallas 


Dallas,  Tex.,  March  3. — During  the  recent 
visit  of  the  Boston  National  Grand  Opera  Co. 
to  this  city,  the  Will  A.  Watkin  Co.  featured  in 
some  strong  publicity  the  fact  that  the  voices  of 
leading  artists  of  the  company,  including  Jose 
Mardones,  Maggie  Teyte  and  Maria  Gay,  were 
permanently  recorded  on  Columbia  discs,  the 
latter  being  on  sale  at  the  Watkin  Co.'s  head- 
quarters. The  advertisements  were  attractive 
and  secured  excellent  results. 


MAKES  SOUTHERN  TRIP 


HEAVY  DEMAND  FOR  GRAPHITE 

Ilsley,  Doubleday  &  Co.  Compelled  to  Install 
New  Manufacturing  Equipment  to  Keep  Up 
With  Orders  for  Their  Product 


Columbia  Co.'s  Patriotic  Window  Display 

ling  records  of  any  make  had  similar  advertis- 
ing, and  many  interesting  displays  were  seen. 
The  Columbia  retail  store  had,  perhaps,  the  most 
striking,  stimulated,  it  may  be  said,  by  the 
offer  of  a  prize  from  the  factory,  and  every 
man  contributing  his  best  thoughts.  This  win- 
dow was  changed  in  minor  details  occasionally; 
and  it  was  a  very  potent  producer  of  business, 
not  only  for  the  Columbia  store  but  for  all  Co- 
lumbia dealers.  The  Columbia  window  carried 
three  large  machines;  streamers  from  two  on 
the  ends  reached  to  a  shield  resting  against  the 
center  machine,  on  the  shield  the  words  "Co- 
lumbia, the  Gem  of  the  U.  S.  A."  Painted  can- 
non balls  bore  shields  with  the  following  in- 


P.  Henry  Ke'rler,  of  Ilsley,  Doubleday  &  Co., 
New  York,  manufacturers  of  Ilsley's  graphite 
phono  spring  lubricant,  in  a  chat  with  The 
World  commented  as  follows  anent  the  business 
situation:  "Owing  to  the  increased  demand 
from  manufacturers,  dealers  and  jobbers  of 
talking  machines,  motors,  supplies,  etc.,  we  have 
been  compelled  to  install  new  machinery  to  meet 
the  call  for  our  graphite  spring  lubricant,  which 
is  now  being  used  on  practically  all  makes  and 
styles  of  talking  machines.  We  are  now  offer- 
ing our  'Universal'  graphite  spring  gear  lubri- 
cant which  has  been  prepared  after  exhaustive 
tests  for  the  lubrication  of  gears,  pinions,  worms, 
pawls  and  spurs  of  all  kinds  used  in  the  manu- 
facture of  talking  machine  motors.     Its  main 


Fred  P.  Oliver,  vice-president  of  the  Black- 
man  Talking  Machine  Co.,  New  York,  Victor 
distributor,  left  New  York  recently,  accom- 
panied by  Mrs.  Oliver,  for  a  visit  to  Old  Point 
Comfort,  Washington,  D.  C,  and  other  points 
in  that  section  of  the  country. 

mini 


MASTER  WAX 


For  a  reasonable  price  I  am  able 
to  deliver  large  or  small  quantities 
of  the  very  highest  grade  of  Master 
Wax.  Write  stating  when  it  will 
be  convenient  for  you  to  inspect 
samples.  ::  ::  " 

Address  Box  2000 

|    Care  of  TALKING  MACHINE  WORLD 
373  Fourth  Ave.,  New  York 
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Unico  Designs 
Are  Patented 


Has  the  UNICO  SYSTEM  been  adopted  by  the  Leading 
Department  Stores,  Talking  Machine  and  Piano  Houses 


JORDAN,  MARSH  CO. 


JOSEPH  HORNE  CO. 


HOWLAND  DRY  GOODS  CO. 


DEY  BROTHERS  &  CO. 


m 
■ 


R.  H.  MACY  &  CO. 


Literature  on  Request 


F.  L.  SI  EERS  CO.,  Inc. 


A  TYPICAL  EXAMP 

The  above  Installation  including  10  Unico  Rooms,  Unico  Record  Racks  and  Counters,  Special  Ada 
complete  February  28th.  The  Carter  Music  Company,  Houston,  Texas,  ordered  large  Unico  Instal 

No  Requirement  Too  Large  or  Too  Small  for  UNICO  SE1 

A  FEW  USERS  AND  END 


Department  Stores 


Talking  Machine  Distributors 


Batterman  Co  Brooklyn,  N.  Y. 

Baumann  Co  New  York  City,  N.  Y. 

Block  &  Kuhl  Peoria,  111. 

Bloomingdale  Bros  New  York  City,  N.  Y. 

Day  Carpet  Co  Peoria,  111. 

Dey  Brothers  &  Co  Syracuse,  N.  Y. 

Dils  Brothers  &  Co  Parkersburg,  W.  Va. 

Donovan  Co  Lancaster,  Pa. 

Gimbel  Brothers   Philadelphia,  Pa. 

Gimbel  Brothers   New  York  City,  N.  Y. 

Hecht  Brothers  &  Co  Baltimore,  Md. 

Horne  Co  Pittsburgh,  Pa. 

Howland  Dry  Goods  Co  Bridgeport,  Conn. 

Hub   Baltimore,  Md. 

Jones  Store  Co  Kansas  City,  Mo. 

Jordan,  Marsh  Co  Boston,  Mass. 

Kann  &  Sons  Washington,  D.  C. 

Kaufmann  Department   Stores  Pittsburgh,  Pa. 

Lansburgh  &  Brother  Washington,  D.  0. 

Linn,  Scruggs  Dry  Goods  Co  Decatur,  111. 

Lit  Brothers   Philadelphia,  Pa. 

Lord  &  Taylor  New  York  City,  N.  Y. 

McCreery  &  Co  New  York  City,  N.  Y. 

McEnery's,  Inc  Brooklyn,  N.  Y. 

Mabley  &  Carew  Co  Cincinnati,  O. 

Macy  Co  New  York  City,  N.  Y. 

Mayer  &  Co  Washington,  D.  C. 

Newman's,  Inc  Joplin,  Mo. 

Pickering  Co  Pittsburgh,  Pa. 

Quackenbush  Dry  Goods  Co  Paterson,  N.  J. 

Borabaugh,  Wiley  Co  Hutchinson,  Kun. 

Kosenbaum  Co  Pittsburgh,  Pa. 

Spear  &  Co  Pittsburgh,  Pa. 

Shillito   Co  Cincinnati,  O. 

Strawbridge  &  Clothier  Philadelphia,  Pa. 

Taylor  &  Sons  Co  Cleveland,  O. 

Wanamaker's   Philadelphia,  Pa. 


Send  Diagram  of  your  Available  space  with 
brief  outline  of  your  Requirements,  Size  of 
Stock,  etc. 


American  Talking  Machine  Co.. 

Andrews  Co  

Andrews  Music  House  

Badger  Talking  Machine  Co  

Beckwith,  O'Neil  Co  

Blackmail   Talking  Machine  Co.. 

Bruno  &  Son,  Inc  

Buehn  Co  

Buescher  &  Sons  Co  

Cohen  &  Hughes,  Inc  

Cressey  &  Allen  

Davcga,  Inc.,  S.  B  

Ditson  Co  

Droop  &  Sons  Co  

Dyer  &  Brother  

Eastern  Talking  Machine  Co  

Eclipse  Musical  Co  

Gately-Haire  Co  

Grinnell  Brothers  

Horton,  Henry  

Hospe  Co  

Houck  Piano  Co  

Lightner  &  Leon  

Lyon  &  Healy  

Mellor  Co  

Mickel  Brothers   

Musical  Instrument  Sales  Co  

Neal,  Clark  &  Neal  Co  

Nebraska  Cycle  Co  

New  York  Talking  Machine  Co. 

Penn  Phonograph  Co  

Putnain-Page  Co.,  Inc  

Schmelzer  Arms  Co  

Standard  Talking  Machine  Co... 

Stewart  Talking  Machine  Co  

Werlein,  Ltd  

Whitney  &  Currier  Co  

Williams,  G.  T  


; 


.  Brooklyn,  N.  Y. 
.  Syracuse,  N.  Y. 
.  Bangor,  Me. 
.Milwaukee,  Wis. 
.  Minneapolis,  Mini 
.  New  York  City,  > 
.  New  York  City,  J 
.Philadelphia,  P 
.Cleveland,  O. 
■  Baltimore,  Md. 
.  Portland,  Me. 
.  New  York  City, 
.  Boston,  Mass. 
.  Baltimore,  Md. 
.St.  Paul,  Minn. 
.Boston,  Mass. 
.Cleveland,  O. 
.Albany,  N.  Y. 
.Detroit,  Mich. 
.  New  Haven,  Co 
.  Omaha,  Neb. 
.Nashville,  Tenn 
.Buenos  Aires, 
.  Chicago,  111. 
.Pittsburgh,  Pa. 
.  Des  Moines,  Io 
.New  York  City, 
.Buffalo,   N.  Y. 
.Omaha,  Neb. 
.  New  York  City.  S 
.Philadelphia,  Pa. 
.  Peoria,  111. 
.Kansas  City,  Mo. 
.Pittsburgh,  Pa. 
.  Indianapolis,  Ind. 
.  New  Orleans,  1» 
.Toledo,  O. 
.Brooklyn,  N.  Y 


AND  OVER  500  OTHij 

THE  UNIT  CONS' 

121-131  South  Thirty-First  Stree 
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BECAUSE 

The  UNICO  SYSTEM  is  the  Most  Modern  Method  for 
Merchandising  Talking  Machines  and  Records 


Unico  Construction 
Is  Patented 


V 
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JOHN  WANAMAKER 
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McCREERY  &  CO. 


STRAWBRIDGE  &  CLOTHIER 


OF  UNICO  SERVICE 


NEW  YORK  CITY 


Piano  Houses 


Wainscots,  etc.  Ordered  February  $th,  shipped  February  15th,  delivered  February  21st,  installed 
uary  12th.  Delivered  in  Texas,  March  ?th. 

No  Distance  Too  Great.  No  Delivery  Too  Urgent. 

fcS  OF  UNICO  EQUIPMENT 

Talking  Machine  Dealers 

alian  Company   Cincinnati,  Ohio. 

Klian  Company   New  York  City,  N.  Y. 

ch   Music   Co  Rochester,  Minn. 

rlow  &  Sons  Co  Trenton,  N.  J. 

ggess  Music  House  Fremont,  Neb. 

ran  Talking;  Machine   Co  Philadelphia,  Pa. 

chanan  &  Sons,  Inc  Norfolk,  Va. 

Ider  Music  Shop  New  Haven,  Conn. 

rter  Music  Co  Houston,  Tex. 

i.vpool,  Goodbar  Music  Co  Crawfordsville,  Ind. 

nton   Co  New  Haven,  Conn. 

aver  Music  Co  Denver,  Col. 

nahue  &  Donahue  Fort  Dodge,  Iowa. 

•>el  Brothers   South  Bend,  Ind. 

ich  &  Hahn  Schenectady,  N.  Y. 

Hon,  Driggg  &  Smith  Co  Waterbury,  Conn. 

mmann-Levin  Co  Baltimore,  Md. 

me  Co  Boston,  Mass. 

imes  Music  Co  Columbus,  Ga. 

■al  Music  Co  New  York  City,  N.  Y. 

sh  Co  Santa  Cruz,  Cal. 

verty  Music  Co  Gadsden,  Ala. 

ado,  Albert   Panama,  C.  Z. 

Donald  Piano  and  Music  Co  Halifax,  N.  S. 

rtin  &  Adams  Wichita,  Kan. 

'ntana  Phonograph   Co  Helena,  Mont. 

isio  Supply  Co  Toronto,  Can. 

ttlnger's   Kinston,  N.  C. 

ciflc  Phonograph  Co  San  Francisco,  Cal. 

oders  &  Stayman  Baltimore,  Md. 

iiultz  &  Schultz  Crawfordsville,  Ind. 

;ers  Co.,  Inc  New  York  City,  N.  Y. 

avis  Brothers   Sydney,  N.  S. 

i-State  Talking  Machine  Co  El  Paso,  Tex. 

eiler  *  Co  Greenwood,  Miss. 

mtworth   Music   Co  Waterville,  Me. 

ilson  Bates  Co  Ely,  Nevada. 


LIT  BROTHERS 


Albert  &  Son  Sydney,  Aus. 

American  Piano  Co  New  York  City,  N.  Y. 

Alton    Piano    Co  Madison,  Wis. 

Bent  Co  Chicago,  111. 

Bissell-Weisert  Piano  Co  Chicago,  111. 

Burke-Hume  Piano  Co  Norfolk,  Va. 

Clayton  Piano  Co  Salt  Lake  City,  Utah 

Collins,  Pilcher  Piano  Co  New  Orleans,  La. 

Doll  &  Sons  New  York  City,  N.  Y. 

El  Paso  Piano  Co  EI  Paso,  Tex. 

Edmund  Gram   Milwaukee,  Wis. 

Frederick  Piano  Co  Pittsburgh,  Pa. 

Gcwehr  Piano  Co  Wilmington,  Del. 

Mullet  &  Davis  Boston,  Mass. 

Heppe  &  Son  Philadelphia,  Pa. 

Kimball  Piano  Co  Chicago,  111. 

Knabe  Piano   Co  Baltimore,  Md. 

Koch  &  Droge  Piano  Co  Brooklyn,  N.  Y. 

Krell   Piano   Co  Cincinnati,  O. 

Kurtzman  Co  Buffalo,  N.  Y. 

tauter   Piano    Co  Newark,  N.  J. 

Leithold  Piano  Co  LaCrosse,  Wis. 

Lothrop  Piano  Co  Dover,  N.  H. 

Ludwig  Piano  Co  Philadelphia,  Pa. 

Lyric  Piano  Co  Cincinnati,  O. 

McMahon  Piano  Co  Youngstown,  O. 

Mathushek  Piano  Co  New  York  City,  N.  Y. 

Mann  Piano  Co  Baltimore,  Md. 

Miller  Piano  Co  r  Philadelphia,  Pa. 

Pearson  Piano  Co  Indianapolis,  Ind. 

Pease  Piano  Co  New  Y'ork  City,  N.  Y. 

Robelen  Piano  Co  Wilmington,  Del. 

Schiller  Piano  Co  Davenport,  Iowa 

Starr  Piano  Co   Richmond,  Ind. 

Steger  &  Sons  Chicago,  111. 

Steinert  &  Sons  Co  Boston,  Mass. 

Story  &  Clark  Chicago,  111. 

Williams  Piano  Co  Sioux  Falls,  S.  D. 

Wurlitzer  Co  Cincinnati,  O. 


KAUFMANN  DEP'T  STORES,  Inc. 
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1INENT  CONCERNS 

TTION  COMPANY 

PHILADELPHIA,  U.S.A. 


Plans,  Estimates  and  Suggestions,  whether 
for  a  single  room  or  complete  department, 
will  reach  you  promptly. 


GIMBEL  BROS. 


Write  To-Day 
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WONDERFUL  MONTH  IN  LOS  ANGELES 

Trade  in  Southern  California  Shows  Activity  in 
Practically  Every  Department  of  the  Busi- 
ness— New  Talking  Machine  Dealers  An- 
nounced— Personals  and  News  of  Interest 


Los  Angeles,  Cal.,  March  6. — February  has  been 
a  wonderful  month  in  the  "Talker  Line"  in  spite 
of  the  deplorable  shortage  of  all  makes  of  ma- 
chines and  records.  Especially  was  the  lack  of 
records  felt,  as  all  local  dealers  report  being  out 
of  many  standard  selections  that  have  never 
been  out  before. 

There  seems  to  be  a  great  deal  of  activity 
in  the  schools  regarding  the  use  of  machines 
for  musical  instruction.  Although  a  great  many 
schools  in  Los  Angeles  and  vicinity  have  already 
been  supplied  in  that  line,  there  is  still  a  large 
field  not  worked  yet  and  few  dealers  seem  to 
realize  the  wonderful  opportunities  to  be  found 
in  school  work. 

O.  A.  Lovejoy,  manager  of  the  Diamond  Disc 
Distributing  Co.,  local  Edison  jobbers,  has  just 
returned  from  a  trip  to  the  Atlantic  Coast, 


where  he  went  to  attend  the  Edison  Disc  Job- 
bers' convention.  Mr.  Lovejoy  seemed  much 
pleased  with  the  outlook  at  the  Edison  factory 
and  says  that  if  he  can  get  the  railroads  to 
haul  them  he  will  soon  begin  to  get  plenty  of 
Edison  machines  and  records. 

Barker  Bros,  report  the  sale  of  a  Victrola 
XVII,  American  Walnut  Electric.  This  was  a 
very  beautiful  machine  and  was  one  of  the 
first  to  be  sent  to  the  Coast. 

W.  H.  Ruggles,  manager  for  Sherman,  Clay 
&  Co.,  says  he  is  literally  swamped  with  busi- 
ness and  doesn't  know  whether  he  will  ever  catch 
up  or  not.  He  also  reports  the  following  out- 
of-town  dealers  as  having  enlarged  their  Victor 
departments  and  more  than  doubling  their  last 
year's  business:  R.  L.  Riley,  Colton,  California; 
Monrovia  Book  and  Music  Store,  Uplands  Book 
Store,  and  G.  W.  Finch,  Fullerton,  Cal. 

The  Wiley  B.  Allen  Co.  have  enclosed  their 
beautiful  window,  which  is  one  of  the  curved 
glass  pattern.  This  permits  of  a  very  attractive 
display  and  draws  more  attention  than  before 
the  change. 

Joseph   Carter,  of  the  talking  machine  de- 


partment of  the  Southern  California  Music  Co., 
has  gone  East  on  a  six-weeks'  visit.  While  away 
Mr.  and  Mrs.  Carter  will  visit  points  of  in- 
terest, including  the  talking  machine  factories. 

Chas.  Hebbard,  secretary  and  treasurer  of 
Trell  &  Gibbs,  Inc.,  Victor  and  Edison  dealers 
in  Spokane,  Wash.,  is  in  Los  Angeles.  While 
in  this  city  Mr.  Hebberd  visited  most  of  the 
local  dealers. 

Earl  S.  Dibble,  manager  of  the  talking  machine 
department  for  the  Southern  California  Music 
Co.,  San  Diego,  Cal.,  spent  several  days  in  the 
city  last  week.  Mr.  Dibble  says  business  is  good 
and  is  looking  forward  to  a  banner  year  at  San 
Diego. 


TALKING  MACHINE  MEN,  INC.,  MEET 

Organization  of  Local  Dealers  Listens  to  Ad- 
dresses on  Unity  of  Action  in  Matters  of 
Legislation,  Selling,  Advertising  and  Other 
Topics,    Delivered   by    Prominent  Speakers 


The  regular  monthly  meeting  of  the  Talking 
Machine  Men,  Inc.,  was  held  Wednesday  after- 
noon, February  21,  at  Keen's  Chop  House,  70 
West  Thirty-sixth  street,  with  an  unusually 
large  attendance  due  no  doubt  to  the  fact  that 
several  speakers  of  note  addressed  the  gather- 
ing. The  usual  luncheon  preceded  the  meeting, 
after  which  the  regular  program  was  dispensed 
with  in  order  to  give  as  much  time  as  possible 
to  the  addresses. 

Henry  H.  Harkavy,  counsel  of  the  New  York 
Piano  Manufacturers'  Association,  was  the  first 
speaker  of  the  afternoon  and  he  addressed  the 
gathering  on  the  need  for  united  action  of  all 
organizations  interested  in  legislation  pertaining 
to  provisional  sales.  Mr,  Harkavy  urged  his 
hearers  to  give  financial  support  to  those  who 
are  already  representing  musical  interests  at 
Albany  and  thereby  assist  the  passage  of  such 
legislation  at  this  session  of  the  legislature  as 
will  help  their  interests.  The  matter  was  placed 
in  the  hands  of  the  legal  committee  for  prompt 
action. 

There  then  followed  an  address  by  Charles  H. 
Townsend,  one  of  the  staff  of  the  "Music  in  the 
Home"  page  of  the  New  York  Evening  Mail, 
who  throughout  the  course  of  his  remarks  gave 
much  valuable  information  to  those  present  and 
also  thoroughly  covered  the  work  his  paper  is 
doing. 

A  demonstration  of  transfer  products  was 
made  by  John  H.  McGowan,  of  the  Globe  Decal- 
comanie  Co.,  which  proved  very  interesting. 
Mr.  McGown  also  promised  to  present  the  mem- 
bers with  decalcomanias  of  the  official  seal  of 
the  Talking  Machine  Men,  Inc.,  to  be  placed 
on  the  window  or  the  door  of  the  dealer. 

Chas.  Kahn,  Eastern  representative  of  the 
Edward  C.  Plume  Co.,  Chicago  advertising 
specialists,  then  made  an  address  on  analyzing 
sales. 

Max  Landay,  one  of  the  hardest  workers  in 
the  association,  also  addressed  the  gathering  on 
membership  and  its  duties. 

The  meeting  proved  to  be  one  of  the  most 
enthusiastic  in  the  history  of  the  association 
and  the  consensus  of  opinion  of  those  present 
is  that  the  Talking  Machine  Men,  Inc.,  is  due 
to  make  more  progress  than  ever  throughout 
the  coming  year. 


SIGN  MANY  NEW  CONTRACTS 

The  Century  Cabinet  Co.,  New  York,  N.  Y., 
whose  factory  at  Utica,  N.  Y.,  is  one  of  the  most 
up-to-date  and  perfectly  equipped  cabinet  plants 
in  the  country,  has  signed  a  number  of  impor- 
tant contracts  the  past  few  weeks  which  are  an 
impressive  tribute  to  the  quality  of  the  cab- 
inets turned  out  by  this  company.  James  T. 
Lee,  president  of  the  Century  Cabinet  Co.,  vis- 
ited the  factory  last  week,  and  made  arrange- 
ments whereby  the  most  important  departments 
at  the  plant  will  be  considerably  enlarged  to  take 
care  of  present  requirements.  The  department 
devoted  to  the  production  of  complete  machines 
on  a  cost  plus  a  manufacturing  profit  basis  has 
been  unusually  busy  since  the  first  of  the  year. 


QUALITY 


25c 


30c  in  the 
West 


Each 


35c  in 
Canada 


The  Demand  Has  Doubled 

Dealers  everywhere  report  that  this  new  Double  Disc  is  doubling  their  sales 
and  their  record  profits.  The  reason  is  apparent.  The  only  difference  between 
Par-O-Ket  Quality  records  and  other  high-grade  records  is  the  size  and  the  price. 

They  are  only  seven  inches  in  diameter,  but  they  play  full  three  minutes — as 
long  as  any  ten-inch  record.  They  cost  less,  but  they  play  as  well  as  the  highest 
priced  records.  The  selections  are  of  the  very  highest  standard,  and  the  best  of 
the  new  music  is  recorded  on  Par-O-Kets. 

Par-O-Kets  mean  repeat  orders.  You  dealers  know  the  answer.  Get  in  on 
a  good  thing. 

We  are  already  doubling  our  capacity  to  meet  the  daily  increasing  demands. 
Send  in  your  orders  and  you  will  see  why  the  demand  has  doubled. 

Par-O-Kets  play  with  a  medium  tone,  steel  needle  on  any  machine  with  a 
universal  tone  arm,  and  on  the  only  other  two  machines  with  an  easily  adjusted 
attachment. 

Look  on  Page  126  for  list  of  new  numbers. 
Distributors  Wanted  in  Every  City— WRITE. 

Paroquette  Record  Mfg.  Company 

47  West  34th  Street,  NEW  YORK 
36  So.  State  Street,  CHICAGO 
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LUDWIG  &  CO.  HAVE  ORIGINAL  VICTOR  WINDOW  DISPLAY 


Wilkes-Barre,  Pa.,  March  10. — One  of  the 
most  unique  talking  machine  window  displays 
which  has  ever  been  seen  in  this  part  of  the 
country  was  that  re- 
cently in  the  window 
of  the  store  of  Lud- 
wig  &  Co.,  who  are 
enthusiastic  retail 
representatives  of  the 
Victor  Talking  Ma- 
chine Co. 

The  window,  a  re- 
production of  which 
appears  herewith, 
shows  the  Victor  dog 
in  a  large  cage  calmly 
listening  to  "His  Mas- 
ter's Voice"  from  a 
Victrola,  while 
several  wild  animals 
are  trying  to  make 
discord  out  of  har- 
mony with  their 
growling,  but  are  hav- 


ing very  little  success.  This  window  attracted 
great  crowds  to  the  store  and  was  the  subject 
of  comment  in  the  daily  press  of  this  city. 


•  Caged,  He  Listens  to  "His  Master's  Voice"  in  Safety 


TO  ADVERTISE  TUNGS=T0NE  STYLUS 

Publicity  Campaign  on  New  Reproducing 
Point  To  Be  Resumed  Following  the  Increase 
of  Manufacturing  Facilities — Soft  Tone  Styli 
Ready  for  Announcement  Very  Shortly 


Recent  announcement  has  been  made  by  the 
Victor  Talking  Machine  Co.  to  the  effect  that 
the  advertising  of  Tungs-tone  Styli  in  the  news- 
papers will  be  resumed  at  once,  and  will  be 
carried  on  steadily.  When  the  Tungs-tone 
Stylus  was  introduced  to  the  trade  about  a  year 
ago  more  orders  were  received  than  the  manu- 
facturers could  handle  under  two  years  with 
their  facilities  at  that  time.  Since  then,  however, 
the  Victor  Co.  has  increased  the  capacity  of 
their  plant  for  the  manufacture  of  the  new  Stylus 
and  distributors  have  taken  the  precaution  to 
stock  up  liberally  with  a  view  to  meeting  all 
demands  of  dealers  and  the  public. 

Up  to  the  present  time  the  company  has  given 
its  full  attention  to  preparing  to  meet  orders 
for  the  full  tone  Tungs-tone  Stylus,  but  takes 
occasion  to  announce  that  the  work  will  start 
immediately  on  the  manufacture  of  the  soft  tone 
Stylus,  of  which  it  is<  expected  a  sufficient  quan- 
tity will  be  on  hand  to  permit  of  it  being  form- 
ally announced  in  about  sixty  days. 

In  making  the  announcement  regarding  the 
Tungs-tone  Styli  the  Victor  Co.  urge  their  deal- 
ers to  warn  their  customers  regarding  the  proper 
use  of  the  point.  The  needle  should  be  placed 
on  the  smooth  outside  rim  of  the  record  and 
pushed  steadily  into  the  record  groove.  The 
breaking  or  bending  of  the  Tungs-tone  Stylus 
by  rough  handling  may  reduce  its  efficiency  to 
the  extent  of  two  or  three  hundred  usings. 


RESULTS  FORM  WORLD  PUBLICITY 

I  Rochester,  N.  Y.,  March  7. — "Our  first  an- 
nouncement in  The  Talking  Machine  World 
produced  excellent  results,"  said  J.  D.  Burns, 
manager  of  the  Crippen-Rase  Co.,  manufacturer 
of  the  "Cripp-N"  disc  record  files  and  indi- 
vidual ejectors.  "Although  our  advertisement 
only  appeared  on  February  IS,  we  have  received 
orders  from  all  parts  of  the  country,  and  our 
officers  are  unstinted  in  their  praises  of  The 
World.  The  flood  of  orders  we  have  received 
have  taxed  our  factory  capacity  to  the  utmost, 
and  the  'Crip-N'  file  has  evidently  jumped  into 
tavor  from  the  very  start.  We  have  built  this 
file  along  lines  of  simplicity  and  efficiency,  and 
we  have  every  reason  to  believe  that  it  will 
be  an  unqualified  success." 


The  man  who  has  this  idea  of  service  in  his 
business  will  never  need  to  worry  about  his 
profits.  The  money  is  bound  to  come.  This 
idea  of  service  in  business  is  the  biggest  guar- 
antee of  ultimate  success  that  any  man  can  pos- 
sibly have. 


DEATH  OF  PHILIP  WERLEIN 

Head  of  Philip  Werlein,  Ltd.,  New  Orleans, 
Victor  Distributors,  Succumbs  to  Attack  of 
Pneumonia — Was  Only  Thirty-nine  Years  Old 


New  Orleans,  La.,  March  3. — The  talking  ma- 
chine trade  throughout  the  country  will  learn 
with  regret  of  the  death  here  on  February  22 
of  Philip  Werlein,  head  of  Philip  Werlein,  Ltd., 
the  prominent  music  house  of  this  city,  and  well- 
known  as  distributors  of  Victor  talking  ma- 
chines and.  records.  Mr.  Werlein,  who  was 
only  thirty-nine  years  old,  had  been  ill  with 
pneumonia  for  about  three  weeks,  and  was  ap- 
parently on  the  road  to  recovery  when  taken 
with  a  sudden  relapse.  He  played  a  prominent 
part  in  the  civic,  political  and  social  life  of  New 
Orleans,  and  was  also  active  in  music  trade  cir- 
cles, being  an  ex-president  of  the  National  As- 
sociation of  Piano  Merchants.  Mr.  Werlein  is 
survived  by  a  mother,  widow,  four  children  and 
a  brother,  Parham  Werlein.  The  latter  has 
been  connected  with  the  Werlein  house  for  the 
past  six  years  in  an  executive  capacity,  and  will 
probably  succeed  his  brother  as  head  of  the 
business.  Parham  Werlein  has  taken  a  special 
interest  in  the  work  of  the  National  Associa- 
tion of  Talking  Machine  Jobbers,  of  which  the 
Werlein  house  is  a  mem'ber. 


STEPHENS  BILL  FAILS  TO  PASS 

Rush  of  Governmental  Legislation  During 
Closing  Days  of  Congress  Serves  to  Swamp 
Price  Maintenance  Measure  and  Other  Legis- 
lation— Hope  to  Pass  it  Next  Session 


Washington,  D.  C,  March  5. — The  members  of 
the  talking  machine  business  who  so  earnestly 
and  strenuously  fought  for  the  passage  of  the 
Stephens  Bill  providing  for  the  maintenance  of 
prices  on  trade-marked  goods  were  forced  to 
see  their  efforts  come  to  naught.  With  na- 
tional measures  and  what  might  be  termed  war 
time  legislation  occupying  its  attention  during 
its  closing  days.  Congress  passed  out  without 
taking  action  on  the  Stephens  Bill  and  other 
matters  of  similar  nature  and  importance. 

Congressman  Stephens,  who  introduced  the 
bill,  however,  will  retain  his  seat  in  the  next 
Congress,  and  it  is  practically  assured  that  he 
will  reintroduce  the  measure.  Meanwhile  the 
work  that  the  talking  machine  men  and  other 
interested  factors  have  been  carrying  on  in  favor 
of  the  bill,  the  arguments  presented  at  the  va- 
rious hearings  and  the  campaign  carried  on  by 
the  Congressmen,  many  of  whom  were  re- 
elected, will  serve  to  make  the  work  of  passing 
the  bill  at  the  coming  session  just  so  much 
lighter. 


FEATURING  RECORDS  FOR  EASTER 

Victor  Talking  Machine  Co.  Issues  Poster  and 
Folder  Regarding  Suitable  Music 


For  some  time  past  the  Victor  Talking  Ma- 
chine Co.  has  been  emphasizing  to  its  dealers 
the  necessity  of  preparing  to  meet  the  demand 
for  suitable  records  for  the  Easter  season,  and 
in  the  furtherance  of  this  policy  has  just  is- 
sued a  most  elaborate  poster  for  window  and 
store  display  on  which  over  forty  records  of 
music  suitable  for  Eastertide  are  listed.  The 
poster  bears  at  top  and  bottom  attractive  designs 
of  a  churchly  character,  and  with  the  lily  very 
prominently  designed.  In  connection  with  the 
poster  the  company  has  also  issued  a  special 
four-page  folder  regarding  the  same  selections 
listed  on  the  poster  and  which  likewise  is  at- 
tractive in  design. 

Buy  with  due  regard  for  the  taste  of  your 
patrons.  Cater  to  the  trade  of  the  "upper  ten," 
but  don't  forget  that  the  "lower"  ten  thousand 
are  the  people  who  spend  the  greater  volume  of 
money  annually. 


Universal  Tone-Arm  No.  4 


NOW  Ready  for  Delivery 

This  new  tone-arm  has  a  number  of  exclusive 
features  that  make  it  a  splendid  proposition 
for  manufacturers  of  high-grade  machines. 

Write  today  for  prices  and  samples 

PRESTO  PHONO  PARTS  are  made  in  the  best  plant 
in  the  east  devoted  to  the  manufacture  of  phono  parts. 

We  are  manufacturing  all  phonograph  parts.  Prompt 
deliveries  and  guaranteed  products. 

Let  Us  Estimate  On  Your  1911  Orders 

PRESTO  PHONO  PARTS  CORPORATION 

Factory  and  Executive  Office  :  Sperry  Building,  Manhattan  Bridge  Plaza,  Brooklyn.  N.  Y. 
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GABELrOLA  V, 

Hill 

)  SELF-OPERATING 

J     "All  the  Pleasure  Without  the  Bother" 

Suppose  that  you  are 
in  your  dining-room 

entertaining  your  guests.  There  comes  the  pause  in  the  conversation 
that  always  does. 

You  turn  a  switch  and  from  the  music  room  comes  the  notes  of  a 
song.  Clear  and  mellow  it  comes.  Some  high-priced  operatic  nightin- 
gale is  singing  one  of  the  sad,  sweet  arias  from  "Madame  Butterfly''  or 
amid  clicking  castanets  is  caroling  forth  one  of  the  defiant  melodies  of 
"Carmen." 

Your  guests  are  amazed  and  when  the  song  is  finished  do  not 
hesitate  to  show  their  pleasure  and  delight  with  the  volume  of  the 
Gabel-Ola,  its  resonance  of  tone  and  its  freedom  from  the  foreign 
sounds  that  many  reproducing  instruments  are  guilty  of. 

You  do  not  have  to  interrupt  the  exclamations  of  pleasure  and  rush 
into  the  music  room  to  shut  off  the  machine  or  to  put  on  a  new  record. 
Just  sit  there — and  then  announce  the  encore  number — "Chinese 
Blues." 

Then  the  ladies  will  want  to  dance,  so  go  in  and  dance  with  them. 
You  won't  have  to  stay  out  of  the  fun  and  watch  the  machine,  for  the 

GABEL-OLA 

is  "SELF-OPERATING"  and  gives  you 
"All  the  pleasure  without  the  bother" 


THE  GABEL-OLA— MODEL  A 

Oak  Finish — Height  66  inches,  width  43  inches,  depth  22  inches. 


Have  a  full  evening  of  dancing  if  you  want,  for  the  "Gabel-Ola"  will 
play  24  different  numbers  and  you  won't  have  to  go  near  it. 

The  "Gabel-Ola"  does  everything  for  itself.  It  changes  the  records 
and  changes  the  needles.  It  starts  and  stops  itself.  The  needle 
magazine  holds  600  needles,  and  you  do  not  have  to  even  think  of 
needles  until  that  number  of  records  has  been  played. 

Ideal  for  the  Home! 
Ideal  for  the  Dancing-School! 
Ideal  for  the  Restaurant! 

and  dozens  of  other  places 

The  cabinets  in  which  the  wonderful  "Gabel-Ola"  mechanism  is  encased  are 
of  the  finest  type  of  the  woodworker's  art.  They  enrich  any  surrounding  and 
harmonize  with  the  best  schemes  of  home  decoration.  The  Gabel-Ola  is  made  in 
four  attractive  models — one,  an  artistic  mission  style. 

AS  A  TALKTNG  MACHINE  DEALER  WORTHY  OF  THE  NAME,  you 
owe  it  to  yourself  and  your  business  to  know  of  the  "Gabel-Ola"  and  its  remark- 
able merits — both  artistic  and  commercial.    Send  for  Catalog. 

Gabels  Entertainer  Co. 

JOHN  GABEL,  President 

(Former  name,  Automatic  Machine  &  Tool  Co.) 
General  Office  and  Factory: 


210  N.  ANN  STREET 


CHICAGO 


THE  GABEL-OLA— MODEL  B 

Circassian  Walnut— Height  66  inches,  width  43  inches, 
depth  20  inches. 


CHICAGO  SALESROOMS: 
Gabel  s  Entertainer  Sales  Co.,   Suite  512,  117  N.  Dearborn  St. 

E.  S.  GARRETT,  Manager 
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The  recordings  of  popular  song  hits  are  not 
only  hits  as  songs— they  are  also  smashing 
hits  as  sales. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


DEVELOPING  TRADE  IN  AGRICULTURAL  COMMUNITIES       KEEPING  THE  DEALER'S  REGISTER 

A  Topic  of  Exceeding  Interest  to  Talking  Machine  Dealers  Given  Consideration  by  the  Edi-     Victor  Talking  Machine  Co.  Calls  Attention  of 

son  Phonograph  Monthly— Golden  Opportunities  in  This  Field  for  Expansion  Trade  to  Necessity  of  Keeping  a  Record  of 

  Transactions  Under  License  Agreement 

How  best  to  develop  trade  in  agricultural 

communities  forms  the  subject  of  a  very 
"meaty"  article  in  a  recent  issue  of  the  Edi- 
son Phonograph  Monthly,  which  is  of  wide  in- 
terest.   It  reads: 

"Are  there  any  counties  in  any  of  the  States 
of  this  country  that  do  not  have  their  farmers' 
associations?  There  may  be  some,  but  they 
are  few. 

"The  majority  of  these  organizations  have 
their  monthly  meetings  in  some  central  part 
of  the  county  and  this  is  the  strategical  point 
for  you  to  attack  in  a  selling  campaign  designed 
to  embrace  all  the  farmers  in  your  territory. 
It  is  difficult  for  them,  as  a  rule,  to  arrange  an 
interesting  entertainment.  In  connection  with 
their  periodical  gatherings  an  Amberola  con- 
cert would  be  a  welcome  addition  to  the  most 
of  their  programs.  A  dinner  is  usually  one  of 
the  features  of  such  a  gathering  and  a  dinner 
demonstration  is  highly  effective  in  many  in- 
stances. The  Amberola  dealer  who  sees  the  op- 
portunities opened  by  the  farmers'  organizations 
will  find  it  very  easy  to  secure  permission  to 
make  demonstrations  and  he  will  find  that  in 
most  cases  he  will  be  a  highly  welcome  guest. 

"In  some  States  the  Granges  are  the  organi- 
zations that  bind  the  farmers  together.  But 
it  is  immaterial  what  name  these  associations 
are  under  as  long  as  they  are  composed  of 
the  better  class  of  farmers  and  as  long  as  they 
hold  regular  meetings. 


"If  you  are  an  enterprising  dealer  you  will 
not  be  satisfied  with  making  a  demonstration  at 
one  meeting.  After  you  have  shown  the  mem- 
bers of  the  organization  something  of  the  pos- 
sibilities of  the  instrument  at  the  first  gather- 
ing you  will  follow  up  the  work  you  have  done 
by  giving  another  demonstration  at  the  next 
meeting.  After  you  have  become  friendly  with 
the  members  of  the  organization  you  can,  per- 
haps, get  permission  to  make  an  address  on  the 
part  that  the  phonograph  plays  in  rural  life. 
After  your  presentation  of  the  subject,  if  you 
make  a  careful  study  of  your  speech,  and  the 
audience  before  which  you  present  it,  you  should 
influence  many  to  purchase  instruments. 

"There  are  so  many  clinching  arguments  to 
support  the  allegation  that  there  should  be  an 
Edison  Amberola  in  every  farm  house.  The 
isolation  and  loneliness,  the  long  nights  in  win- 
ter, the  pleasant  evenings  in  summer,  the  ad- 
vantages of  good  music  in  the  education  of 
children,  the  psychological  effect  of  music  in 
inducing  contentment,  and  others  without  num- 
ber make  selling  to  the  well-to-do  farmer  a 
comparatively  easy  matter.  And  the  wide- 
awake and  well-to-do  farmers,  remember,  are 
active  members  of  the  various  farmers'  organi- 
zations. 

"In  these  days  of  prosperity  there  should  be 
golden  opportunities  in  the  rural  districts  and 
we  believe  that  we  have  suggested  one  of  the 
best  ways  of  taking  advantage  of  them." 


In  a  recent  letter  to  its  dealers  the  Victor 
Talking  Machine  Co.  says  regarding  the  keep- 
ing of  the  dealer's  register: 

"We  have  found,  to  our  astonishment,  that 
some  of  our  dealers  are  not  conforming  to  that 
portion  of  their  signed  license  agreement  in 
paragraph  3,  which  reads  as  follows: 

"  'Books  of  record,  showing  the  license  trans- 
actions in  full  with  public,  must  be  kept  by 
dealer,  and  held  accessible,  if  requested,  by  the 
Victor  Co.,  or  its  representatives.' 

"We  have  furnished  each  dealer  with  a  regis- 
ter in  which  to  record  completely  his  Victor 
transactions,  and  additional  copies  needed  will 
be  furnished  on  request. 

"This  data  is  very  essential  to  the  proper  pro- 
motion of  your  Victor  business,  and  frequently 
is  necessary  to  assist  us  in  the  tracing  of  ma- 
chines. 

"The  numerous  advantages  that  a  dealer  can 
derive  from  this  systematic  conduct  of  his  Vic- 
tor business  are  fully  outlined  on  the  inner 
cover  page  of  the  'dealers'  register,'  and  we  re- 
quest all  to  become  thoroughly  familiarized  with 
how  and  why  the  use  of  this  register  will  aug- 
ment their  Victor -business. 

"We  trust  this  warning  will  be  sufficient  to 
impress  upon  any  negligent  dealers  the  impor- 
tance of  giving  immediate  and  constant  atten- 
tion to  keeping  their  dealer's  register  up  to 
date." 


ORDERS  THAT  TAX  CAPACITY 


HARM  OF  PRICE  CUTTING 


Vicsonia  Manufacturing  Co.,  Inc.,  Report  Grow- 
ing Demand  for  the  Vicsonia  Reproducer 


Thomas  P.  Carolan,  secretary  of  the  Vicsonia 
Manufacturing  Co.,  Inc.,  New  York,  reports  that 
his  company  is  finding  business  just  at  present 
very  much  to  his  liking.  The  success  of  the 
Vicsonia  reproducer  for  playing  Edison  records 
on  various  types  of  machines  designed  originally 
for  lateral  cut  records  has  been  indicated  by 
the  fact  that  a  trial  order  very  seldom  fails 
to  be  productive  of  a  re-order.  At  the  present 
time  the  Vicsonia  Co.  is  working  overtime  to 
take  care  of  current  orders. 


Says  an  expert:  Price  cutting  leads  to  mon- 
opoly. It's  like  turning  the  big  fish  and  the  lit- 
tle fish  loose  in  the  same  pool.  The  big  fish 
eats  up  the  little  fish.  If  you  allow  price  cut- 
ting, if  you  don't  have  some  sort  of  method  of 
protecting  the  little  one  you  won't  have  but  one 
or  two  doing  business. 


IT  PAYS  TO  DISCOUNT  BILLS 

Plan  to  discount  all  bills  in  1917.  You  can 
do  it,  if  you  collect  your  accounts  promptly. 
It  means  a  saving  equal  to  interest  at  20  per 
cent,  to  30  per  cent,  per  annum — a  handsome 
profit  in  itself.  Few  men  who  discounted  their 
bills  promptly  ever  entered  the  bankruptcy 
court. 


The  more  you  think  about  anything,  the  more 
you  understand  it;  you  get  special  information 
about  it;  and  the  more  special  information  you 
have  the  better  you  are  equipped  to  meet  com- 
petition. It's  the  man  who  is  the  ablest  spe- 
cialist in  his  line  who  wins  the  biggest  success. 


We  Manufacture 

Stay  Arms — Modifying  Rods — Brakes 
and  Needle  Cups 
VILLINGER  MANUFACTURING  CO. 
Williamsport,  Pa. 


NOTICE  TO  VICTOR  JOBBERS  and 
Talking  Machine  Manufacturers 

You  will  be  glad  to  know  that  we  are  in  a  position  to  furnish  you 
with  the  "Best  Record  Album"  containing  Famous  Heavy  Green 
-  Bristol  Paper  Envelopes  the  same  as  we  have 

b^^SB  been  using  for  the  last  ten  years. 


Despite  the  shortage  of  dyes,  green  paper  and  silk  cloth 
you  can  secure  our  patent  album  made  of  the  highest 
grade  materials.  Our  patent  envelopes  are  locked  in  metal 
and  every  album  is  guaranteed.  To  convince  yourself 
give  us  a  small  order  and  let  us  prove  all  we  say  is  true. 

Patented  and  Manufactured  by 


THE  BOSTON  BOOK  CO.,  Inc. 


Brooklyn,  N.  Y. 


103  Broadway 
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I  The  New  Electric  Self -Starting  Phonograph  1 

Operated  by  Inexpensive  Battery  of  Dry  Cells 


Just  Place  the  Tone- Arm  in  Position — and  She's  Off! 
Non-  Winding — No  Gears — Self- Lubricating 

IT  IS  with  a  feeling  of  pardonable  pride  in  having  produced  an  instrument  of  most  dis- 
tinctive and  superior  qualities  that  we  announce  the  perfection  of  the  Eclipse  Self -Starling 
(and  self-stopping)  Phonograph. 

Eclipse  features  speak  for  themselves.  They  embody  real  and  important  improve- 
ments that  stamp  the  Eclipse  as  the  most  advanced  achievement  in  the  phonograph  world. 
Prices  range  from  $85.00  to  $300.00. 

We  invite  correspondence  from  responsible  phonograph  manufacturers  and  dealers, 
being  confident  that  association  with  us  will  prove  most  profitable. 


The  Eclipse  Motor 

An  extremely  simple  and  economical  self- 
starting  electric  motor,  designed  and  built 
along  entirely  new  lines — non-winding,  no 
gears,  self-lubricating.  Produces  a  far 
steadier  and  more  accurate  speed  than  any 
spring  motor. 

What  the  electric  self-starter  is  to  the 
Automobile,  this  new  type  of  motor  is  to  the 
Phonograph.  It  is  so  far  ahead  of  the  old 
style  spring  motor  that,  in  itself,  it  might  well 
revolutionize  the  whole  industry.  It  operates 
on  the  electric  current  supplied  by  inexpen- 
sive dry  cells,  one  set  of  cells  playing  up- 
wards of  2,000  records.  Can  also  be  oper- 
ated on  the  standard  house  current — both 
direct  and  alternating. 

The  Eclipse  Tone-Arm 
and  Modulator 

Our  specially  constructed  Tone-arm  and 
Modulator  is  distinctly  new,  and  plays  all 
makes  of  records.  Absolutely  no  additional 
parts  required.  The  connection  at  the  sound- 
box contains  a  special  insulation  or  "buffer" 
which  eliminates  all  objectionable  vibrations. 
This  feature  insures  marked  clarity  and  dis- 
tinctness of  tone. 


The  Eclipse  Sound-Box      The  Eclipse  Automatic  Stop  a 


The  design  and  construction  of  this  repro- 
ducer represent  a  great  step  in  advance.  The 
Sibley  Ball-bearing,  Self-adjusting  Sound- 
box is  used.  Old-time  springs  and  set-screws 
give  way  to  finely  adjusted  ball  bearings,  in- 
suring a  rigid  but  flexible  adjustment  of  the 
needle  bar.  This  results  in  the  production  of 
a  perfectly  natural  tone  of  surpassing  purity 
and  mellowness. 

The  Sibley  Sound-box  requires  no  adjust- 
ment whatever — due  to  the  ball-bearing  fea- 
ture— assuring,  as  a  result,  absolute  regularity 
and  evenness  of  tone  vibrations  in  every  single 
instrument.  Not  only  does  this  sound-box 
produce  perfectly  the  finer  and  more  delicate 
tones,  but  it  also  is  capable  of  giving  a  tre- 
mendous volume  of  tone  without  the  least 
"chattering"  or  "blasting." 

The  Eclipse  Sound 
Chamber 

Original  and  symmetrical  in  design.  Built 
on  scientific  principles.  The  specially  pre- 
pared wood  which  is  used,  combined  with  the 
parabolic  curves  employed,  makes  not  only 
for  abundant  amplification  of  the  tone  waves, 
but  also  retains  and  conserves  all  the  sweet- 
ness and  purity  of  the  original  music. 


This  simple  device  is  absolutely  positive  in 
its  work.  It  requires  no  setting  or  regulation 
whatever  on  any  size  record.  By  a  clever 
arrangement  of  the  automatic  mechanism,  the 
motor  is  stopped  when  the  last  bar  of  music 
on  the  record  is  played. 


The  Eclipse  Cushion 
Turn-Table 

So  built  that  it  has  resilient  qualities  which 
reduce  needle-scratching  to  a  minimum,  and 
eliminate  all  avoidable  vibration. 


Eclipse  Cabinets 

Our  designer,  who  is  a  practical  artisan, 
has  produced  a  series  of  models  of  chaste  and 
unique  designs.  These  cabinets  show  beauty 
and  character  in  every  line,  and  the  finish  is 
the  best  that  skill  and  long  experience  can 
produce. 


€citp£e  ^Ijonograpl)  Corporation 

51-53  Lawrence  Street,  Newark,  N.  J. 

Phone,  Market  3064 
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FORM  LETTERS  THAT  HAVE  PULLED 

Some  Pointers  That  Are  Helpful  to  Dealers  in 
Developing  Trade  Set  Forth  in  the  Recent 
Publication,  "Merchandising  Helps  for  Victor 
Dealers" — Suggestions  for  Practical  Use 

Under  the  heading  "Form  Letters  That  Have 
Pulled,"  there  appears  in  "Merchandising  Helps 
for  Victor  Dealers,"  the  publication  issued  re- 
cently by  the  New  York  Talking  Machine  Co., 
a  section  that  is  of  material  importance  to 
every  Victor  dealer.  This  section  contains 
series  of  letters  which  have  proven  their  worth 
under  practical  conditions,  and  Victor  dealers 
will  find  in  these  letters  selling  points  of  in- 
estimable value.  A  few  of  these  letters  are  re- 
produced below: 

Sooner  or  later  you  are  going  to  own  a  Victrola.  It  is 
the  ideal  home  entertainer.  Won't  you  come  into  our 
Victrola  department  the  next  time  you  are  in  the  neigh- 
borhood and  let  us  explain  to  you  our  easy  method  of 
purchasing  a  Victrola  on  the  deferred  payment  plan?  You 
will  find  a  Victrola  to  suit  every  purse  and  at  the  lowest 
terms  consistent  with  good  business  policy. 

With  a  Victrola  in  your  home,  you  can  enjoy  such  artists 
as  Caruso,  Tetrazzini,  Scotti,  Melba,  and  all  the  other 
stars  who  sing  exclusively  for  the  Victor  and  can  also 
have  in  your  own  home  Sousa's  Band,  Victor  Herbert's 
Orchestra,  and  half  a  dozen  other  famous  musical  organ- 
izations. 

Perhaps  you  prefer  vaudeville  artists  like  Harry  Lauder, 
Nora  Bayes,  Montgomery  &  Stone  and  a  score  of  others. 
If  so,  you  can  have  them  on  the  Victrola. 

If  it  is  violin  music  you  like,  there  are  records  by 
Kubelik,  Mischa  Elman,  Fritz  Kreisler,  Maud  Powell  and 
others. 

Then  there  is  your  own  little  dancing  party  in  your 
own  home  with  perfect  dance  records  supervised  in  the 
making  by  the  greatest  exponents  of  the  modern  dances. 

These  are  just  a  few  of  the  possibilities  of  the  Victrola. 
Let  us  convince  you  at  our  expense  of  the  pleasure  you 
can  obtain  from  this  wonderful  musical  instrument.  We 
will  gladly  send  you  a  Victrola  and  a  selection  of  records 
and  let  you  try  them  in  your  own  home.  If  you  want 
to  keep  it,  come  in  and  arrange  for  payment — or,  let  us 
know,  and  we  will  send  for  it. 

Exchanging  Old  for  New  Machines 

Having  in  mind  the  fact  that  purchasers  of  a 
Victrola  often  buy  one  of  the  cheaper  machines 
at  first  and  later  on  are  possible  purchasers  of 
a  higher  priced  Victrola  some  dealers  circularize 
their  list  of  machine  owners  from  time  to  time 
using  for  this  purpose  a  form  letter  reading  as 
follows,  the  milk  in  the  cocoanut  being  in  this 
case  in  the  postscript: 

Do  you  realize  that  to  get  perfect  reproduction  from 
your  records,  your  machine  should  always  be  in  perfect 
playing  condition? 

The  motor  should  run  smoothly  and  steadily — the  taper- 
ing arm  should  swing  freely  at  all  times — most  important 
of  all,  the  sound  box  should  be  free  from  any  imper- 
fections such  as  cracked  diaphragm,  looseness  of  needle 
arm,  dead  gaskets  and  what  not. 

Sometimes  owners  of  Victrolas  have  lost  interest  in 
their  machines  and  put  them  aside  temporarily  just  be- 
cause they  were  not  working  properly  (thereby  rendering 
perfect  reproduction  of  the  records  impossible)  when  a 
little  adjustment  would  have  remedied  the  evil  and  main- 
tained interest  and  enthusiasm. 

Your  Victrola  is  a  finely  adjusted  instrument,  delivered  in 
perfect  running  order  and  with  proper  care  should  always 
be  in  that  condition. 

Our  FREE  OFFER — for  the  next  thirty  days: 

We  agre  to  adjust  your  machine  FREE  OF  CHARGE, 
i.  e. ,  we  will  overhaul  and  adjust  it  thoroughly.  If  it 
should  be  necessary  to  supply  new  parts,  such  as  main 
springs,  brake  leather,  etc.,  we  will  give  you  an  estimate 
of  the  cost 

Otherwise  we  will  put  your  Victrola  in  perfect  playing 
condition,  FREE  OF  CHARGE. 

P.  S. — Perhaps  you  have  had  your  machine  for  some 
time  and  may  be  interested  in  exchanging  it  for  one  of 
the  late  improved  models  described  in  the  enclosed  folder. 
Come  in  and  talk  it  over  with  us.  You'll  be  surprised 
at  what  a  liberal  allowance  we'll  be  able  to  make  you  for 
your  old  instrument. 

Your  Satisfied  Customers 

When  a  Victor  department  is  added  to  a  store 
having  an  established  trade  one  of  the  most 
fruitful  fields  to  cultivate  is  the  store's  existing 
clientele.    Here  is  a  form  letter  used  by  a  Vic- 


tor dealer  to  circularize  the  old  customers  of 
his  store.  Include  with  this  letter  a  folder  of- 
fering special  outfits  during  a  limited  period, 
and  also  a  return  postal — or  have  a  coupon  at- 
tached to  the  folders. 

Almost  everyone  loves  music.  That  is  why  we  feel 
that  you,  as  a  valued  patron  and  friend  of  our  store,  will 
be  interested  in  knowing  about  the  new  Victrola  depart- 
ment we  have  installed,  to  which  we  cordially  invite  you. 

You  will  find  our  Victrola  department  splendidly  equipped 
w  j  a1'  the  latest  Victrolas  and  thousands  of  Victor  rec- 
0  j  '  u  wl11  also  find  an  intelligent  sales  force,  anxious 
and  willing  to  assist  you  in  every  way  possible  in  selecting" 
a  machine  and  records. 

Sooner  or  later  you  are  going  to  own  a  Victrola — it  is 
the  ideal  home  entertainer. 

,,.Fora  limited  period  only  we  are  offering  the  special 
Victrola  outfits  described  in  the  enclosed  folder — You'll 
find  here  the  outfit  that  suits  YOU  and  suits  your  purse. 

Won't  you  come  into  our  Victrola  department  the  next 
time  you  are  in  our  store?  In  case  you  desire  deferred 
payments,  it  will  surprise  you  how  easy  it  is  to  own  a 
Victrola. 

If  it  is  not  convenient  to  come  into  our  store,  .mark  on 
the  enclosed  return  postal  card  (or  coupon)  the  outfit  in 
which  you  are  interested  and  mail  it  to  us.  Full  infor- 
mation will  be  given  you  immediately  and  without  obliga- 
tion on  your  part. 

If  you  own  a  Victrola  and  are  not  buying  your  records 
from  us,  begin  now  to  use  our  record  service. 

Our  stock  is  complete  and  each  record  we  sell  you  we 
guarantee  to  be  in  perfect  condition — use  your  charge  ac- 
count in  purchasing  records. 

May  we  not  have  the  pleasure  of  seeing  you  in  our 
Victrola  department  at  an  early  date? 

If  you  have  never  solicited  your  ledger  ac- 
counts you  can  use  the  same  letter,  slightly 
modifying  the  first  paragraph. 


TWO  IMPORTANT  NEW  RECORDS 


Galli-Curci  Soprano  Sensation  Featured  in 
"Rigoletto"  Quartet  and  "Lucia"  Sextette  in 
the  Victor  Record  List  for  April 


Among  the  particularly  interesting  features  of 
the  Victor  records  for  April  are  included  a  new 
quartet  from  "Rigoletto"  ("Fairest  Daughter  of 
the  Graces,"  Act  III)  and  a  new  sextette  from 
"Lucia."  The  records  are  particularly  interest- 
ing in  that  Galli-Curci,  the  new  soprano  sensa- 
tion in  operatic  circles,  takes  part  in  both  of 
them.  The  quartet  consists  of  Galli-Curci, 
Perini,  Caruso  and  DeLuca,  and  the  sextette 
of  Galli-Curci,  Egener,  Caruso,  DeLuca,  Journet 
and  Bada. 


EFFECTIVE  CO-OPERATION 

C.  E.  Gore,  traveling  representative  for  the 
Pathe  Freres  Phonograph  Co.,  Brooklyn,  N.  Y., 
is  now  out  in  Des  Moines,  la.,  where  he  is 
working  in  conjunction  with  the  sales  force  of 
Brown,  Camp  &  Co.,  of  that  city,  who  recently 
arranged  to  act  as  jobbers  for  the  Pathe  line 
Oswald  Valliere,  another  member  of  the  Pathe 
traveling  force,  is  in  Dallas,  Tex,  co-operating 
with  the  sales  force  of  Higginbotham,  Bailey  & 
Logan,  another  well-known  house  which  has 
just  signed  a  contract  as  a  Pathe  jobber. 


JOINS  PATHE  FRERES  STAFF 


H.  T.  Leeming,  formerly  associated  with  the 
talking  machine  division  of  the  Hallet  &  Davis 
Piano  Co.,  has  joined  the  manufacturing  and 
production  department  of  the  Pathe  Freres 
Phonograph  Co.,  Brooklyn,  N.  Y.  Mr.  Leem- 
ing is  an  experienced  talking  machine  man,  and 
is  a  valuable  addition  to  the  corps  of  trained  ex- 
perts who  are  now  enrolled  on  the  Pathe  staff. 


SUCCESSFUL  WOMEN  OF  THE  TRADE 

Miss  Helen  Coates  With  W.  C.  DeForeest  & 
Son,  Sharon,  Pa.,  One  of  Those  Who  Has 
Really  Made  Good — Head  of  Department 

Practically  since  the  establishment  of  the 
talking  machine  business  on  its  present  basis 
women  have  played  a  prominent  part  in  the 
development  of  the  retail  end  of  the  business, 
and  women  in  some  capacity  or  other  are  to  be 
found  in  a  great  majority  of  the  talking  machine 
shops  throughout  the  country.  The  success  of 
the  female  element,  however,  is  indicated  by 


Miss  Helen  Coates 


the  fact  that  a  large  number  of  the  feminine 
sex  have  risen  to  important  positions  in  various 
establishments,  and  act  as  department  managers 
and  in  similar  capacities. 

One  young  lady  who  has  achieved  success  in 
the  talking  machine  game  is  Miss  Helen  Coates, 
whose  portrait  appears  herewith  and  who  for 
the  past  four  years  has  been  connected  with  the 
talking  machine  department  of  W.  C.  DeForeest 
&  Son,  Sharon,  Pa.  Miss  Coates  has  charge 
of  the  record  department  and  also  finds  time  to 
reach  a  high  average  in  machine  sales.  The  com- 
pany handles  both  the  Victor  and  Edison  lines, 
and  Miss  Coates  must,  therefore,  be  thoroughly 
familiar  with  both  lists  of  records.  As  the  de- 
partment has  expanded  it  has  been  necessary  to 
increase  the  number  of  assistants  assigned  to 
Miss  Coates  and  she  now  has  a  substantial 
staff  working  under  her  direction.  Her  success 
and  the  success  that  has  attended  other  women 
in  this  field,  regarding  which  more  will  be  said 
in  future  issues  of  The  World,  indicates  that 
there  are  genuine  opportunities  for  women  in 
the  selling  of  talking  machines  and  records. 


The  Cushman  Music  Shop,  Hartford,  Conn.,  ■ 
exclusive   Victrola  dealers,   have  moved  from 
71    Pratt  street  to  hew  quarters  at  37  Allyn 
street,  that  city. 


I  VICTOR  RECORD  BUSINESS  IS  GOOd] 

HOW  DO  YOU  FIND  IT? 

WITH  "AMERICAN  SERVICE"  AND  OUR  LARGE  RECORD  STOCK  TO  DRAW 
FROM,  YOU  CAN  BE  SURE  OF  HOLDING  YOUR  OWN. 

BE  AN  "AMERICAN  DEALER" 

VICTOR  DISTRIBUTORS  FOR   14  YEARS,  UNDER  SAME  MANAGEMENT 

AMERICAN  TALKING  MACHINE  COMPANY 

368  LIVINGSTON  ST.  Victor  Distributors  BROOKLYN,  N.  Y. 
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Second  Year  of  Progress  and  Success 

PERFECTION 


Model  IX 


Model  2X 


Model  3X 


Model  4X 


Model  CRX 


$30  $40  $65  $100  $175 

MR.  DEALER— Why  an  Agency  for  the  United  "Weal"  Means  Profit: 

Its  superior  quality  of  tone  and  artistic  appearance,  its  beauty  of  design  and  finish,  make  it  stand  pre-eminent  in  the  Talking 
Machine  World — at  a  figure  which  appeals  to  the  business  man  who  desires  quality  with  low  prices. 

PERFECTION  IN  EACH  MODEL.    BIG  SALES.    BIG  PROFITS. 
Our  new  and  enlarged  facilities  in  our  Mill  and  Cabinet-Making  Departments  permit  us  to  offer  to  the  trade 
cabinets  at  a  surprisingly  low  price,  consistent  with  first-class  workmanship.    LET  US  QUOTE  YOU. 


SPECIAL  MODEL  H 


THE  "IDEAL"  MOTOR 

Running  Time  19  Minutes 

Points  of  Interest 
to  the  Manufacturer,  Dealer  and  Customer 

The  embodiment  of  perfection — Gear  driven — which  means  silence ; 
Spring  barrels  that  can  be  removed  in  one  minute  by  a  novice,  and 
does  not  disturb  any  other  part  in  so  doing;  Oiling  system  with 
leads  to  top  of  motor  board — all  oil-bearing  parts  of  motor  lubricated 
from  these.  Spring  barrels  lubricated  by  removing  screw  on  side  of 
barrel  without  removing  barrel.  The  most  striking  feature  of  the 
motor  is  the  start,  stop  and  regulating  device,  which  is  located  in  one 
plate  at  right  hand  front  corner.  A  push  button  starts  or  stops 
motor — does  not  scratch  record  if  stopped  at  any  time,  as  it  stops 
instantly.  Speed  indicator  is  visible  at  all  times,  permitting  the 
needle  to  be  set  on  record  when  motor  has  arrived  at  proper  speed. 
The  "  IDEAL"  is  the  only  motor  on  the  market  embodying  these 
features,  and  is  patented  by  us. 

LIMITED  June  Deliveries— Talk  Quick. 

UNITED  TALKING  MACHINE  CO.,  Inc. 

178  Emmet  Street  NEWARK,  N.  J. 


Retail  Price  $75 
Made  to  Order  Only 
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No  wonder!  We  have  the  right  instrument 
and  the  right  range  of  prices ;  we  have  the 
artists  and  the  right  records.  The  dealer 
has  the  right  discount  and  every  day  the 
public  demand  for  Columbia  product  grows. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


THE  WONDERFUL  MISSION  OF  THE  TALKING  MACHINE 


Walter  W.  Sellew  Discourses  on  the  Remarkable  Success  of  the  Talking  Machine  as  a 
Factor  and  Gives  Timely  Illustrations  That  Add  Force  to  His  Remarks 


Musical 


You'll  find  a  Swede  named  Olsen  up  on  the 
mountain,  with  a  whole  raft  of  white-headed 
kids.  They  don't  talk  any  United  States,  but 
they  don't  need  to,  'cause  there's  no  one  but 
themsel's  t'  talk  to.  What  for  he  ever  took 
out  a  homestead  way  up  there  is  past  me;  but 
there  he  is,  and  he  must  be  making  good.  He 
packed  in  a  washing  machine  and  a  canner  last 
week;  had  a  sewin'  machine  an'  a  phonygraft  a 
long  while  ago." 

The  speaker  was  a  forest  ranger  directing  a 
government  inspector  to  where  he  might  spend 
the  night,  in  a  trip  over  the  mountains,  provided 
the  inspector  didn't  lose  his  way,  says  Waldo 
W.  Sellew  in  the  Nation's  Business.  The  di- 
rections were  plain,  and  the  inspector  had  only 
to  follow  a  telephone  line  and  some  well-blazed 
trails. 

But  he  thought  he  was  lost  when  a  little  after 
sunset  he  heard  some  children  singing  in  un- 
mistakably pure  Italian  "La  donna  e  mobile." 
He  thought  it  was  queer  that  the  generic 
"Swede"  should  be  applied  to  persons  so  un- 
mistakably "Wop,"  but  when  he  came  to  the 
circle  of  light  from  the  dining  room  window  he 
saw  the  "raft  of  white-headed  kids,"  and  knew 
they  were  not  Italians.  They  weren't  Swedes 
either,  but  Danes;  and  they  couldn't  talk  Eng- 
lish, except  a  very  few  words  of  welcome  by  the 
oldest  girl,  around  whose  skirts  the  smaller 
ones  clustered  when  the  inspector  rode  up. 

That  night,  after  a  bountiful  supper,  the  in- 
spector heard  from  the  talking  machine,  the 
selection  from  Rigoletto,  which  the  children, 
parrot-like,  had  repeated  with  all  its  shadings 
of  inflection  and  respiration,  though  they  did 
not  know  a  word  of  Italian.  Then  he  realized 
as  never  before,  the  wonderful  value  of  recorded 
and  reproducible  sound.  In  his  own  home,  back 
in  Washington,  he,  too,  had  a  machine,  by  which 
his  own  children  danced,  and  from  which  he 
had  derived  many  an  hour  of  pleasure.     But  it 
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had  not  occurred  to  him  what  such  an  instru- 
ment must  mean  in  carrying  civilization  into 
the  back  country,  though  he  had  often  marveled 
that  his  four-year-old  boy,  on  hearing  the  first 
bar  of  any  of  thirty  or  forty  classical  selections, 
could  name  the  piece  unerringly,  and  would  al- 
ways know  whenever  or  wherever  he  heard  it. 

This  is  the  keynote  of  making  good  music 
popular,  because  popular  music  is  familiar  music. 
The  so-called  classical  music,  then,  becomes 
popular  as  soon  as  it  becomes  well-known.  The 
growing  audience  of  lovers  of  real  music  is  a 
sure  indication  that  more  and  more  of  such 
music  is  being  heard  by  a  constantly  growing 
cirele.  There  is  a  greater  interest  in  concerts; 
opera  performances  bring  out  the  "Standing 
Room  Only"  sign,  and  all  of  the  better  type  of 
musical  productions  are  well  patronized.  Amer- 
ica is  no  longer  unmusical. 

Germany  has  long  been  known  as  the  great 
musical  country  with  musical  genius  in  unbroken 
line  from  Bach  to  Wagner.  Germany  deserves 
the  crown  of  honor  it  has  won  through  cen- 
turies of  painstaking  effort.  Music  is  an  in- 
tegral part  of  the  character  of  that  nation. 
This  was  brought  about  by  centuries  of  careful 
training  and  conscious  fostering  of  musical  ex- 
pression. 

What  Germany  took  many  years  to  do,  Amer- 
ica has  done  in  a  measure,  overnight.  Not  very 
long  ago  America  was  musically  a  barren 
ground.  Good  artists  could  be  heard  in  the 
larger  cities  only,  and  if  they  ever  got  to  the 
smaller  towns,  there  was  little  inclination  to  pay 
the  prices  asked  as  admission.  The  people 
did  not  know  what  they  were  missing. 

But  the  overnight  changes  came  when  the 
best  music  was  brought  into  the  home  by  the 
talking  machine.  It  is  hard  to  believe  that  no 
place  in  the  country  is  unreached  by  a  machine 
which  had  its  first  crude  beginnings  less  than 
forty  years  ago.  Educators,  scientists,  musi- 
cians, business  men  in  their  daily  and  indis- 
pensable use  of  the  talking  machine  testify  that 
it  has  passed  from  precarious  infancy  to  ef- 
ficient maturity. 

In  the  field  of  education  there  was  originally 
some  abjection  to  the  talking  machine,  just  as 
there  is  to-day  an  objection  to  the  "movie"  as 
an  educational  adjunct.  Some  of  the  older 
generation  maintain  that  too  much  is  done  for 
the  student  of  to-day,  that  we  tell  him  instead 
of  teaching  him.  Educational  leaders  of  an 
outworn  day  have  degenerated  into  common 
scolds  in  their  denunciation  of  the  modern  de- 
vices of  the  talking  machine  and  the  motion- 
picture  machine  as  giving  a  machine  finish  to 
the  art  and  science  of  teaching.  It  seems 
strange  now  that  most  of  the  opposition  to  the 
talking  machine  in  the  educational  field  came 
from  music  teachers.  Yet  vocal  students  use 
the  phonograph  to  study  the  phrasing,  expres- 
sion, and  enunciation  of  the  great  singers. 
Olsen's  white-headed  kids,  through  the  imita- 


tive instinct,  learned  this  without  realizing  it. 
Operatic  stars  employ  the  phonograph  to  criti- 
cize their  own  singing.  Titta  Ruffo,  the  great 
baritone,  is  said  to  have  declared  that  he  learned 
more  from  his  talking  machine  than  from  his 
teachers. 

Now  the  school  value  of  the  phonograph  is 
everywhere  acknowledged.  More  than  three 
thousand  cities  in  this  country  have  them  in 
their  public  schools.  New  York  alone  has  459 
to  use  in  connection  with  physical  training,  and 
this  does  not  include  those  bought  by  indi- 
vidual schools.  They  keep  time  in  marching 
to  assemblies,  they  lead  concourse  singing,  add 
to  entertainments;  folk  dances,  drills,  calis- 
thenics are  all  conducted  with  their  aid. 

Music  is  given  its  place  in  psychotherapy,  or 
the  treatment  of  sick  souls.  The  phonograph 
is  the  only  source  for  any  and  all  types  of 
music  at  will.  The  wounded  in  Europe's  war 
hospitals  have  reason  to  be  thankful  for  it.  One 
French  soldier,  wounded  at  Verdun,  wrote  back 
to  an  American  benefactor  "I  could  not  get 
the  pounding  of  the  guns  out  of  my  ears  until 
I  heard  the  old  folk  songs  on  the  phonograph." 
The  captain  of  the  German  underseas  merchant- 
man "Deutschland"  told  how  the  talking  ma- 
chine helped  while  away  the  time  when  they 
were  submerged  in  the  danger  zone. 

It  civilizes  the  ignorant  Igorot;  it  aids  the 
American  business  man — it  is  here  to  stay  and 
its  manufacture  is  an  established  industry.  In 
1899  the  product  of  this  industry  was  worth 
two-and-a-quarter  millions;  in  1909  it  was  worth 
cleven-and-three-quarter  millions.  To-day  twenty 
millions  would  measure  the  value  of  the  out- 
put, and  the  prosperity  of  the  talking  machine 
business  is  founded  on  the  ruck  of  combined 
musical  value,  educational  purpose,  and  commer- 
cial use,  which,  in  current  slang,  is  "going 
some"  for  the  nursery-rhyme  toy  of  compara- 
tively few  years  ago. 


Don't  treat  your  jobber  as  if  you  distrusted 
him.  Remember  he  is  probably  as  anxious  to 
bold  your  trade  as  you  are  to  keep  one  of  your 
customers. 


CABINETS 

All  styles  of  Talking  Machine 
and  Disc  Record  Cabinets  for 
Manufacturers    and  Dealers. 

Standard  and  Special  Designs  :: 

PROMPT  SHIPMENTS  GUARANTEED 
LET  US  FIGURE  ON  YOUR  REQUIREMENTS 

FRANZ  BRUCKNER  MFG.  CO. 

405  Broadway  New  York 
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GOOD  YEAR  FOR  HUNT'S  MUSIC  HOUSE 

John  E.  Hunt  Re-elected  President  of  White 
Plains  Concern — Additions  to  Staff 


At  the  annual  meeting  of  Hunt's  Leading 
Music  Co.,  Inc.,  White  Plains,  N.  Y.,  held  re- 
cently, John  E.  Hunt,  the  president,  reported  a 
very  successful  business  for  the  year,  and  the 
usual  6  per  cent,  dividend  was  declared.  John 
E.  Hunt  was  re-elected  president  and  manager, 
N.  D.  Hunt  vice-president,  and  Leonard  E. 
Teed  secretary  and  treasurer. 

Several  additions  have  been  made  to  the  staff 
of  the  Hunt  house  recently,  including  S.  R. 
Hutchins,  who  comes  direct  from  the  Victor 
Co.,  to  take  charge  of  Hunt's  Victrola  depart- 
ment, and  Thos.  M.  Ainslie,  recently  with  the 
Clark  Music  Co.,  Syracuse,  who  is  taking  charge 
of  the  player  roll  department. 

NEW  PATHEPHONE  MODEL 

The  Pathe  Freres  Phonograph  Co.,  Brooklyn, 
N.  Y.,  announces  the  addition  to  its  line  of 
Pathephones  of  a  new  model,  designated  as 
Pathephone  No.  100,  which  will  retail  at  $100. 
This  model  rounds  out  the  Pathephone  line,  and 
gives  Pathe  dealers  an  instrument  selling  at  a 
price  that  is  in  popular  demand. 

The  new  Pathephone  No.  100  will  be  manu- 
factured in  mahogany  and  oak,  and  will  have 
the  tone  qualities  which  have  been  responsible 
for  the  success  of  the  entire  Pathephone  line. 
It  will  also  embody  the  special  constructional 
merits  of  the  Pathephone  product,  including  an 
unique  tone  control  device,  long  running  motor, 
all  wood  violin  sound  chamber,  etc. 


which,  while  separating  and  protecting  the  rec- 
ords, make  them  quickly  available  when  desired. 
The  announcement  of  the  company's  entering 
the  field  has  been  through  full  page  advertise- 
ments in  the  local  papers.  A  number  of  In- 
dianapolis dealers  have  already  taken  on  the 
Ready  File  line,  they  including,  L  S.  Ayres  & 
Co.;  Wm.  H.  Block  Co.;  Fuller- Wagner  Music 
Co.;  New  York  Store;  Pearson  Piano  Co.; 
Stewart  Talking  Machine  Co.,  and  others. 


Eclipse  Corp.  will  range  in  price  from  $85  to 
$300,  and  the  cabinets  which  are  already  in 
work  will  be  of  exclusive  design,  and  a  number 
o!  them  in  art  style.  The  corporation  states  that 
a  sales  plan  has  been  worked  out  that  will  in- 
sure full  protection  to  the  dealers  handling  the 
company's  line. 


TO  MARKET  NEW  LINE  OF  MACHINES 

Improved  Type  of  Electric  Motor  and  New 
Styles  of  Tone  Arm  and  Reproducer  to  Be 
Features  of  Instruments  Produced  by  the 
Eclipse  Phonograph  Corp.,  Newark,  N.  J. 


A  MOST  TIMELY  ADVERTISEMENT 

E.  F.  Droop  &  Sons  Co.  in  Newspaper  An- 
nouncement on  Inauguration  Day  Emphasize 
Fact  That  House  Has  Been  Trade  Factor  of 
Washington  Through  15  Administrations 


OPEN  OFFICES  IN  INDIANAPOLIS 

Indianapolis,  Ind.,  March  '5—  The  Ready  File 
Co.,  Inc.,  of  Chicago,  has  established  offices  in 
this  city  at  556  Farmers'  Trust  Building,  for 
the  purpose  of  directing  a  sales  campaign  in 
this  territory.  The  Ready  File  system  consists 
of  a  series  of  drawers  fitting  the  Victrola  cab- 
inet, and  which  are  provided  with  filing  cards 


The  Eclipse  Phonograph  Corp.,  Newark,  N. 
J.,  will  shortly  place  upon  the  market  a  new 
line  of  talking  machines  which  it  is  promised 
will  include  some  distinctly  original  features,  in 
the  matter  of  mechanical  construction.  The 
most  prominent  feature  is  a  brand  new  type  of 
electric  motor  equipped  with  an  automatic  du- 
plex governor  and  which  is  designed  to  be  oper- 
ated by  ordinary  Number  6  dry  cells.  The 
motor  may  be  operated  on  very  low  voltage, 
and  it  is  claimed  that  with  an  original  equipment 
of  six  dry  batteries,  connected  in  series,  an 
average  of  two  thousand  records  may  be  played 
before  new  batteries  become  necessary.  In 
homes  where  it  is  desired  to  use  ordinary  elec- 
tric current  with  a  suitable  transformer,  the 
motor  may  be  operated  on  either  direct  or 
alternating  current  without  change. 

Another  feature  is  a  special  type  which 
is  so  -designed  that  in  connection  with  special 
attachments  it  operates  an  automatic  start  and 
stop  device.  The  swinging  of  the  tone  arm  to 
playing  position  on  the  record  starts  the  motor 
automatically,  and  when  the  tone  arm  swings 
to  the  last  groove  in  the  record  the  current  is 
automatically  cut  off.  A  new  type  of  repro- 
ducer, known  as  the  Sibley  ball-bearing  self- 
adjusting  sound  box,  is  another  feature. 

The  line  of  machines  to  be  marketed  by  the 


Washington,  D.  C,  March  5. — One  of  the  most 
timely  and  appropriate  advertisements  that  has 
been  issued  by  a  "talker"  house  in  this  city  was 
that  of  the  E.  F.  Droop  &  Sons  Co.,  which  oc- 
cupied nearly  the  entire  top  half  of  a  page 
in  the  local  newspapers  yesterday,  Inauguration 
Day.  The  advertisement  was  based  upon  the 
fact  that  having  been  established  in  1857,  dur- 
ing Buchanan's  administration,  E.  F.  Droop  & 
Sons  Co.  have  been  identified  with  the  trade  in 
Washington  during  fifteen  administrations. 

The  advertisement  showed  the  original  Droop 
location  at  Eleventh  street  and  Pennsylvania 
avenue,  as  well  as  the  present  modern  home  of 
the  company  at  1300  G  street,  and  was  set  off 
by  the  portraits  of  the  thirteen  presidents  from 
Buchanan  to  Wilson  included,  who  have  held 
office  since  the  establishment  of  the  firm. 


A  STORY  OF  CANADIAN  PROGRESS 

The  Nordheimer  banner  which  is  upheld  in 
Toronto  and  Hamilton,  Ont,  by  Manager  Louis 
E.  Eager  and  his  efficient  staff,  is  planted  in  a 
more  advanced  position  month  by  month.  This 
store  reports  business  good  in  all  departments. 
Their  facilities  for  demonstrating  the  Aeolian- 
Vocalion  are  all  that  modern  phonograph  quar- 
ters can  provide,  and  this  Vocalion  department, 
the  introduction  of  which  was  recorded  in  a  re- 
cent issue,  is  running  quite  up  to  and  even  be- 
yond expectations. 


ice 


Introducing 

THE  SYMPHONY  GRAND 


PHIS  is  the  latest  addition 
A  to  our  complete  line  of 
original  models,  which  is  an 
exclusive  copyrighted  design. 

All  our  machines  except  No.l, 
No.  2  and  No.  .3  A  are  equip- 
ped with  the  original  jeweled 
movement  Butterfly  Motor. 
Each  and  every  Motor  is 
guaranteed. 


Symphony  Grand 
Size:  23  inches  wide  by  48  inches  high 


Write  for  full  information,  catalog  and  prices 


FRAAD  TALKING  MACHINE  CO., 


INC. 


Factory  and  Showrooms 

224-226  West  26th  St.,  NEW  YORK 
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DAYNES=BEEBE  CO.  IN  NEW  HOME 

Prominent  Salt  Lake  City  Concern  Now  Oc- 
cupying Entire  Building  at  61-65  South  Main 
Street — Talking  Machines  Strongly  Featured 


Salt  Lake  City,  Utah,  March  6. — The  Daynes- 
Beebe  Music  Co.,  which  for  the  past  fifty-seven 
years  has  been  one  of  the  progressive  factors 
in  the  music  trade  of  this  city,  is  now  settled 
in  its  commodious  new  home  at  61-65  South 
Main  street,  the  building  being  designed  particu- 
larly with  regard  to  the  requirements  of  the 
company. 

A  feature  of  the  new  building  is  the  spacious 


The  musical  merchandise  and  sheet  music  de- 
partments. Talking  machines  are  also  shown 
on  the  mezzanine  floor  while  the  upper  floors 
are  given  over  to  the  extensive  line  of  pianos 
and  player-pianos.  There  is  a  concert  hall  on 
the  third  floor  for  talking  machine  and  piano 
recitals  and  for  the  use  of  teachers. 


pleasure  of  the  trip  was  enhanced  by  the  use 
of  the  Grafonolas  which  were  placed  in  the  club 
cars. 


ANNOUNCE  NEW  PATHE  JOBBERS 


GRAFONOLA  FURNISHES  THE  MUSIC 


Wholesale  Distributors  for  Pathe  Products  Ap- 
pointed in  Dallas,  Tex.,  and  in  Des  Moines, 
la. — Both  Representative  Concerns 


Daynes-Beebe  Co.'s  Talking  Machine 

show  windows  which  extend  for  over  fifty  feet 
along  the  street  frontage  and  provide  excep- 
tional opportunities  for  the  display  of  the  mu- 
sical instruments  handled  by  the  company. 
Upon  entering  the  commodious  lobby  the  visitor 
finds,  opening  therefrom,  seven  sound-proof  par- 
lors for  the  demonstration  of  Columbia  Grafo- 
nolas and  Edison  Diamond  Disc  phonographs. 


On  February  24  a  special  train  was  sent  out 
from  the  Pennsylvania  R.  R.  station  in  New 
York,  which  contained  173  superintendents  of 
schools  en  route  to  the  National  Educational 
Association  Department  of  Superintendents  at 
Kansas  City. 

This  special  train 
had  the  finest  equip- 
ment which  the 
Pennsylvania  R.  R. 
and  the  Santa  Fe 
could  offer,  and  no 
passengers  were  taken 
en  route,  as  the  train 
was  filled  when  it 
pulled  out  of  the  de- 
pot in  New  York  City 
In  each  club  car 
there  was  a  Columbia 
Grafonola,  furnished, 
at  the  request  of  the 
officers  of  the  associa- 
tion, by  the  educa- 
tional department  of 
the  Columbia  Graphp- 
phone  Co.  The  dele- 
gates of  this  conven- 
tion spent  two  nights 
and  the  greater  part  of  two  days  on  this  train, 
and  so  popular  were  the  Grafonolas  that  they 
were  idle  for  scarcely  a  moment. 

While  the  superintendents  of  schools  were 
deeply  interested  in  the  new  educational  rec- 
ords, issued  by  the  Columbia  Graphophone  Co., 
they  also  expressed  their  appreciation  for  the 
Lazaro   and   other   new   recordings,   and  the 


Department 


The  Pathe  Freres  Phonograph  Co.,  Brook- 
lyn, N.  Y.,  announced  this  week  the  consum- 
mation of  arrangements  whereby  Higgin- 
botham,  Bailey  &  Logan,  Dallas,  Tex.,  and  the 
Brown-Camp  Co.,  Des  Moines,  la.,  will  act  as 
Pathe  jobbers  in  their  respective  territories,  and 
give  the  Pathe  products  aggressive  representa- 
tion. 

Higginbotham,  Bailey  &  Logan  are  one  of 
the  largest  wholesalers  in  the  State  of  Texas, 
and  have  built  up  an  enormous  business  among 
dealers  in  all  sections  of  the  "Lone  Star"  State. 
The  company's  territory  for  the  Pathe  line  will 
include  Texas,  part  of  Oklahoma  and  New 
Mexico,  and  every  effort  will  be  made  to  give 
prompt  service  to  Pathe  dealers  who  are  lo- 
cated in  these  States. 

The  Brown-Camp  Co.  is  one  of  the  largest 
wholesale  hardware  concerns  in  the  State  of 
Iowa,  and  is  known  throughout  the  State  as  a 
company  which  aims  to  give  its  dealers  maxi- 
mum co-operation  in  the  merchandising  of  the 
lines  they  handle.  The  company  will  insti- 
tute an  energetic  campaign  in  behalf  of  Pathe- 
phones  and  Pathe  discs. 

Both  of  these  important  deals  were  closed  by 
H.  N.  McMenimen,  managing  director  of  the 
Fathe  Freres  Phonograph  Co. 


NEW  INCORPORATION 

Edison  Phonograph,  Ltd.,  East  Orange,  N.  J., 
has  been  incorporated  with  capital  stock  of 
$400,000  to  conduct  a  phonograph  enterprise. 
The  incorporators  are:  C.  Edison,  S.  B.  Mam- 
bert  and  T.  A.  Edison. 


We  carry 
8 

styles  of 

MOTORS 

We  manufacture 
4 

styles  of 

TONE-ARMS 

and 
14 

styles  of 

SOUND  BOXES 


We  fit  any  of  our 
sound  boxes  to  your 
tone-arms  or  vice 
versa. 


CALL  ON  US 


FOR 


ANY  PART 


IN  THE 


PHONOGRAPH 
LINE 


We 
manufacture 
all  parts 
including 

Graduated  Disc 
Tabulators 
Turntables 
Table  Brakes 

Tone=Arm  Rests 

Record  Cleaners 
Needle  Cups 
Cabinet  Lid 
Supports 

Sapphire  Needles 

For  Edison  or  Pathe  Records 

Main  Springs 
Governor  Springs 

ETC. 


INDEPENDENT  GERMAN -AMERICAN  TALKING  MACHINE  CO.,  Inc. 
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Standard 

List 

of  Specially 
Selected 

Victor 
Records 


This  list  comprises  many 
of  the  best  selections  in 
the  entire  Victor  catalog. 

It  contains  only  standard  numbers  for  which  there  is  a  con- 
stant all-year -'round  demand. 

Mail  a  copy  of  this  list,  with  our  Standard  List  Letter,  to  every 
machine  owner. 

Your  mailing  list  is  perhaps  the  most  valuable  asset  in  your 
business. 

It  can  be  made  to  pay  you  big  monthly  dividends. 

Our  Standard  List  makes  it  possible  to  do  a  bigger  and 
better  record  business. 

To  print  such  a  list  yourself  would  be  too  expensive.  Buying  them 
in  hundred  thousand  lots  enables  us  to  offer  them  to  you  for 

$10.00  per  1000  Plain        $11.00  per  1000  Imprinted 

The  new  edition  is  ready.    Send  us  your  order. 


New  York  Talking 
Machine  Co. 
119  W.  40th  Street 
New  York 


Victor  Distributors 

Wholesale  Only 


Chicago  Talking 
Machine  Co; 
12  N.  Michigan  Avenue 
Chicago 
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From  Our  Chicago  Headquarters 


E.  P.  VAN  HARLINGEN,  Manager 
HENRY  S.  K1NGWILL,  Associate 


Chicago,  III.,  March  10. — Talking  machine 
trade  conditions  locally  and  throughout  the  en- 
tire Middle  West  continue  to  be  in  the  best  con- 
dition that  any  industry  as  sound  and  vigorous 
as  it  is  could  possibly  be. 

Every  tendency  as  far  as  type  goes  is  in  the 
direction  of  the  larger  models,  and  the  willing- 
ness of  the  public  to  pay  for  the  more  elaborate 
styles  is  an  asset  that  the  trade  can  well  be 
optimistic  over.  This  latter  feature  is  some- 
thing that  every  manufacturer  and  salesman  of 
machines  should  encourage  and  bear  in  mind — 
that  no  matter  what  the  various  styles  of  a  line 
may  be  in  price  it  is  always  best — with  very 
few  exceptions — to  sell  the  largest  style. 

"We  always  make  it  a  practice  to  push  the 
bigger  machines,"  said  one  of  Chicago's  most 
prominent  talker  salesmen,  "not  only  because 
the  sale  of  the  machine  itself  runs  into  more 
money,  but  also  because  the  better  the  machine 
the  greater  the  interest  and  pride  the  buyer 
takes  in  it,  and  the  more  elaborate  library  of  rec- 
ords that  he  will  purchase.  This  element  of  rec- 
ords plays  a  larger  part  in  our  machine  sales 
than  most  people  would  imagine.  For  instance, 
if  some  one  comes  here  with  $50  in  cold  cash, 
with  the  idea  of  buying  a  $50  machine  we  in- 
variably switch  it  to  the  sale  of  a  $150  instru- 
ment. We  do  it  not  merely  because  three  times 
the  money  is  involved,  but  because  we  know  he 
will  take  a  greater  interest  in  his  instrument, 
will  display  it  more  quickly  to  the  friends  of  the 
family,  and  will  also  keep  better  care  of  it. 
Then  added  to  these  things  comes  the  matter 
of  records.  He  gets  better  results  from  any 
record  with  the  larger  and  better  instrument. 
The  result  is  he  buys  more.  The  larger  filing 
space  in  the  big  machine  makes  him  want  a 
more  comprehensive  library,  and  he  is  never 
bothered  with  the  question  of  where  to  dispose 
of  records  as  in  the  case  of  the  smaller  ma- 
chine." 

In  addition  to  the  increased  demand  for  the 
larger  models  comes  the  greater  interest  in 
special  finishes  and  period  designs,  and  many  of 
these  are  finding  their  place  in  trade  catalogs. 

Manufacturers  arc  evidently  anticipating  a 
great  year,  for  supply  men  are  booking  the 
largest  orders  in  history,  and  are  reporting  that 
manufacturers  arc  insisting  upon  quality  mate- 
rials. 


World  Office 
Consumers'  Bldg.,  220  South  State  St.,  Chicago 
Telephone:  Wabash  5774 

Railroad  congestion  is  quite  severe,  especially 
in  territories  east  of  Chicago,  and  many  delays 
in  delivery  have  been  caused. 

International  complications  do  not  seem  to 
enter  into  conditions  in  the  slightest  degree, 
and  there  is  no  nervousness  regarding  any  un- 
certain future  from  the  financial  viewpoint. 

Accessories  are  in  good  demand,  and  dealers 
seem  to  be  more  willing  to  handle  larger  stocks 
of  them  than  they  heretofore  have. 

Pointed  Humor 

On  the  upper  left  hand  side  of  a  Chicago 
Talking  Machine  Co.  order  blank  where,  in 
times  of  peace  and  tranquility,  is  wont  to  ap- 
pear orders  for  Victor  talking  machines  there 
was  recently  listed  the  following:  "Please  send 
a  full  tone  needle — haven't  seen  one  for  so 
long  that  I'd  like  to  freshen  my  memory."  The 
order  was  signed  by  W.  G.  Young,  of  the 
Krausgill  Piano  Co.,  Louisville,  Ky. 

The  order  department  received  the  document 
and,  resolved  not  to  be  outdone  in  jocularity, 
proceeded  to  fill  it  to  the  letter.  The  needle 
was  carefully  wrapped  in  volumes  of  paper  and 
forwarded  with  the  balance  of  the  order.  With 
it  went  the  modest  request  that  it  be  returned 
when  carefully  looked  over.  Shortly  after  this 
came  the  following  from  Mr.  Young: 

"In  answer  to  your  letter  of  the  21st  regard- 
ing the  only  steel  needle  in  captivity,  which 
you  wish  me  to  send  back  to  you,  I  am  sorry 
to  say  that  the  man  we  had  employed  to  watch 
it  allowed  it  to  escape;  therefore  I  will  be  un- 
able to  return  it  to  you  to  put  in  your  safe. 
However,  to  show  you  that  there  is  nothing 
cheap  about  the  Krausgill  Piano  Co.,  we  are 
sending  you  the  next  rarest  gem  in  the  world; 
namely,  a  Timotheus  Murphyeus  Spud,  and  it 
will  arrive  under  separate  cover.  We  would 
appreciate  in  exchange  for  this  valuable  article, 
a  few  Victrola  fourteens,  in  mahogany,  and  an- 
other steel  needle  to  put  in  our  show  window." 

The  aforenamed  potato  arrived  safely,  and 
was  graciously  exposed  to  The  World  repre- 
sentative. 

Changes  at  Chicago  Talking  Machine  Co. 

C.  13.  Mason,  who  has  been  associated  with 
the  Chicago  Talking  Machine  Co.  in  the  ca- 
pacity of  floor  salesman,  has  been  transferred 
to  the  New  York  company,  where  he  will  work 
with  R.  J.  Keith,  who  a  short  time  ago  was 


in  charge  of  the  sales  department  of  the  Chi- 
cago concern.  Mr.  Mason  is  succeeded  by  A. 
M.  Lockridge,  who  for  some  time  has  been  with 
the  Chicago  Talking  Machine  Co.  as  traveler  in 
Middle  Western  States.  Mr.  Lockridge's  ter- 
ritory will  be  taken  by  H.  L.  Woodward,  who 
at  the  present  time  is  traveling  in  Illinois  and 
Iowa.  The  balance  of  the  Chicago  Talking  Ma- 
chine Co.'s  territory  will  be  covered  by  W.  P. 
Geissler. 

P.  G.  Griffiths  was  last  week  named  manager 
of  the  company's  record  department. 

G.  P.  Ellis  tells  of  the  remarkable  demand  in 
this  territory  for  Galli-Curci  records.  He  states 
that  the  company  is  ordering  more  of  the  three 
new  Galli-Curci  records  than  they  have  ever 
ordered  of  any  previous  operatic  selections. 
The  "Mad  Scene"  from  "Lucia"  leads  the  other 
two  records  by  a  slight  margin.  "The  Galli- 
Curci  records  are  selling  exceedingly  well  in 
the  country,  also,"  said  Mr.  Ellis.  "There  is 
no  doubt  but  that  the  great  appreciation  of 
Mme.  Galli-Curci  in  the  Chicago  daily  news- 
papers has  had  its  effect  in  the  country  places 
in  the  Central  West,  for  Chicago  papers  cir- 
culate widely." 

Emerson  Adds  to  Western  Force 

F.  W.  Clement,  manager  of  the  Western  of- 
fice of  the  Emerson  Record  Co.,  informs  The 
World  that  the  company  has  placed  three  addi- 
tional men  in  this  territory  for  a  special  cam- 
paign of  the  Middle  Western  trade.  The 
travelers  have  been  sent  from  the  New  York 
office.  Mr.  Clement  reports  a  continued  large 
volume  of  business  coming  in  to  the  Chicago 
office. 

Mandel  Opens  Large  Number  of  New  Accounts 

M.  B.  Silverman,  of  the  Mandel  Mfg.  Co.,  ex- 
presses great  satisfaction  with  the  manner  in 
which  new  and  substantial  accounts  are  being 
opened  by  Mandel  representatives.  The  re- 
peat orders,  too,  have  become  a  source  of  great 
pride,  in  that  these  go  to  prove  the  fact  that  the 
Mandel  talking  machine  has  come  to  stay.  A 
few  of  the  larger  new  accounts  opened  recently 
are  with  the  following  concerns:  Rhodes-Bur- 
ford  Chain  Stores,  which  are  located  in  a  num- 
ber of  Illinois  cities  and  in  St.  Louis;  Hoover- 
Rowlands  Chain  Stores,  which  are  distributed 
throughout  the  Middle  West;  the  Bing  Co.,  of 
Cleveland;  the  Kirk 'Co.,  of  Akron,  and  Carson, 
Pirie,  Scott  and  Co.,  of  Chicago,  large  whole- 
salers and  retailers.  The  Mandel  Mfg.  Co.'s 
(Continued  on  page  75) 


The  Wade 


Fibre 

Needle 

Cutter  No.  1 
Price  $1.50 


Wade  &  Wade 

manufacture  a  fine 
lubricant  oil  for 
talking  machines,  a 
grease  to  eliminate 
the  noise  in  gears, 
a  spring  barrel  lub- 
ricant to  stop  the 
jumping  of  springs 
and  a  polish  for 
cabinets. 


Wade  &  Wade  Products 


The  Wade 


FOR  THE 


Talking  Machine  Owner 

The  Wade  Fibre  Needle  Cutter  is  used  in  more 
homes  in  America  than  any  other  needle  cutter 
ever  made. 


Fibre 
Needle 

Cutter  No.2 

Price  $2.00 


The  Wade  Fibre  Needle  Cutter  has  a  device  for  holding  the  needle  in 
position  while  repointing,  and  in  addition  to  this  a  self  acting  stop 
which  allows  only  a  very  thin  shaving  to  be  trimmed  from  the  needle. 

EVERY  POSSIBLE  EFFORT  IS  MADE  TO  FILL  ORDERS  THE 

SAME  DAY  RECEIVED 

WE  WHOLESALE  EXCLUSIVELY 

Dealers — get  your  order  in  at  once  to  your  jobber.    The  early 
order  gets  the  goods. 

WADE  &  WADE       3807  Lake  Park  Ave.        CHICAGO,  ILL. 
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Ask  about  our 
newspaper 
Victor  Adver- 
tising Service 
It's  a  trade- 
builder   .*.  .'. 


Fibre 


Needle  Cutters 


Albums,  Cab- 
inets, Covers, 
Dusters,  Nee- 
dles, Oil,  Pol- 
ish and  ALL 
popular  acces- 
sories 


A  N  accessory  that  EVERY  Victrola  owner  should  have. 
The  Lyon  &  Healy  Needle  Cutter  is  simple  and 
very  easy  to  operate.    It  is  made  of  the  finest  tool  steel. 

Order  now  and  assure  yourself  of  an  increase  in  your 
accessory  business. 


Retails  for 

$1.50  | 

Guaranteed 

Write  for  Discounts 

Self  acting,  stop  prevents  cutting  away  too  much 


Fibre  Needles 

IMMEDIATE  DELIVERIES  can 

be  made  from  our  large  stocks. 

LYON  &  HEALY 

Victor  Distributors 
CHICAGO 
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FROM  OUR  CHICAGO  HEADQUARTERS  (Continued  from  page  73) 


6i 


OROTUND 


99 


means 

Rich,  Clear,  Full  and  Musical 

and  the  combination  of  the  "Orotund"  sound  repro- 
ducer and  universal  tone-aim  with  our  suggestion  of  a 
tone  chamber  will  make  the  most  high  grade,  perfect 
equipment  for  talking  machine  manufacturers. 

The  "Orotund"  sound  reproducer  does  its  work> 
greatly  eliminating  surface  scratching  needle  noise,  also 
that  "canned  music  tone"  and  produces  a  mellow, 
sweet,  pleasant,  musical  tone,  that  inventors  and 
talking  machine  experts  have  been  trying  to  get  for 
more  than  twenty  years. 

Let  us  demonstrate  facts  to  you.  We  have  standard 
attachments  for  the  most  popular  machines  tc  play 
all  records. 

We  are  manufacturers.    Genuine  Diamond  and  Sapphire  points. 
Write  for  particulars 


COMBINATION  ATTACHMENT  COMPANY 


524  Republic  Building 


State  and  Adams  Streets 


Chicago,  111. 


new  $150  model  has  quickly  attained  a  place 
in  the  trade,  a  very  large  number  of  orders  hav- 
ing- already  been  received  since  the  announce- 
ment last  month. 

New  Tone  Arm 
The  American  Phonoparts  Co.  has  placed  upon 
the  market  a  new  tone  arm  for  which  much  is 
claimed.  First  of  all  it  is  said  that  a  remark- 
ably good  tone  is  obtained,  and  whether  in  posi- 
tion for  hill  and  dale  or  lateral  cut  records,  it 
conveys  the  slightest  tone  or  voice  shadings 
contained  in  the  record. 

K.  M.  Brown  on  Elements  of  Business  Success 

R.  B.  Cunliffe,  manager  of  the  Brown  Music 
Co.,  makers  of  the  "Little  One-der"  needle  hol- 
der, transmits  to  The  World  a  few  of  the  slogans 
which  have  made  this  concern  a  success.  The 
following  was  composed  by  R.  M.  Brown,  found- 
er of  the  concern,  who  still  retains  an  active 
interest  in  the  business. 

"As  a  manager  of  a  business  you  will  grow 
only  as  you  can  get  results  through  the  efforts 
of  your  organization.  Your  future  depends  upon 
your  initiative  and  your  ability  to  plan  and  get 
others  to  work  out  your  plan. 

"Think  and  study  how  to  make  your  business 
more  attractive  to  your  employes  as  well  as 
your  customers. 

"Don't  clutter  your  mind  with  petty  details 
and  don't  do  anything  you  can  get  someone  else 
to  do,  but  see  that  they  do  it  right. 

"Talk  to  your  employes,  enthuse  them,  give 
them  of  your  personality.  Put  as  much  re- 
sponsibility upon  each  as  their  ability  will  per- 
mit. Those  who  will  not  accept  responsibility, 
eliminate. 

"To  be  successful  you  must  have  an  organ- 
ization which  merits  your  confidence,  and  they 
must  have  confidence  in  you.  Confidence  is 
the  belt  which  transmits  power.  You  are  the 
engine  which  drives  the  wheels.  Don't  let  the 
belt  of  confidence  slip." 

In  a  letter  sent  to  all  of  the  salesmen  shortly 


after  the  first  of  the  year,  R.  M.  Brown  makes 
the  following  remarks: 

"You  have  already  reached  the  average  pro- 
duction of  all  men  who  work  only  with  hands 
and  feet.  You  will  grow  from  now  on  as  you 
work  and  develope  that  part  of  your  anatomy 
situated  above  the  collar. 

"The  road  to  managership  "leads  over  many 
obstacles  the  things  that  need  doing.  They  are 
very  bothersome  unless  one  sees  them  and  plans 
their  removal. 

"Do  things  others  overlook.  Try  to  remem- 
ber the  things  others  forget.  You  can  advance 
yourself  by  helping  others  to  do  better.  Fin- 
ish what  you  do  accurately  so  there  will  be  no 
occasion  for  post-mortems.  Post-mortems  take 
time,  and  rarely  prove  anything  except  some- 
body's mistake." 

The  business  of  the  Brown  Music  Co.  was 
founded  some  years  ago  by  Mr.  Brown.  Since 
1913  when  this  gentleman  took  up  a  position 
with  the  W.  W.  Kimball  Co.,  the  sole  responsi- 
bility of  conducting  the  business  has  devolved 
upon  Mr.  Cunliffe,  who  now  is  an  important 
stockholder  in  the  concern. 

Six  Best  Sellers 

The  six  best  sellers  in  Columbia  records  dur- 
ing the  past  thirty  days,  have  been:  "Hawaii 
and  You"-"There's  Egypt  in  Your  Dreamy 
Eyes";  "Lucia  di  Lammermoor";  "Put  on  Your 
Slippers  and  Fill  Up  Your  Pipe";  "Don  Gio- 
vanni-Carmen"; "Some  Time"-"Step  With  Pep," 
and  "Just  Keep  on  Skating"-"0'Brien  Is  Tryin' 
to  Learn  to  Talk  Hawaiian." 

The  six  most  popular  Victor  selections  were: 
"Katinka"-"Poor  Butterfly";  "Hushaby  My 
Baby";  "Somewhere  My  Love  Lies  Dreaming"- 
"Petite  Valse";  "The  Crucifix";  "What  Do  You 
Want  to  Make  Those  Eyes  at  Me  For?"  The 
record  "Katinka"  and  "Poor  Butterfly"  has  led 
all  others  by  a  great  margin,  proving  one  of 
the  most  sensational  sellers  of  the  day. 

The  best  sellers  in  Pathe  records  were:  "Softly 


Unaware";  "Mammy's  Little  Coal  Black  Rose"; 
"Poor  Butterfly";  "Broken  Doll";  "Hula-Hula" 
and  "Bachelor  Boy  and  Girl." 

The  Edison  six  best  sellers 'have  been:  "Lon- 
don Taps";  "Go  Get  'Em";  "Honolulu,  America 
Love  You";  "Thou  Sweetest  Maiden";  "There's 
a  Little  Bit  of  Bad  in  Every  Good  Little  Girl" 
and  "Step  With  Pep." 

The  six  most  popular  sellers  in  Emerson  rec- 
ords for  the  past  month  have  been:  "O'Brien 
Is  Tryin'  to  Learn  to  Talk  Hawaiian"-"Wearin' 
of  the  Green";  "It's  Not  Your  Nationality"-"I 
Know  I  Got  More  Than  My  Share";  "Honolulu, 
America  Loves  You"-"Tho'  I  Had  a  Bit  o'  the 
Devil  in  Me";  "When  Shadows  Fall"-"Some- 
time";  "Mississippi"-"Come  Out  of  the  Kitchen, 
Mary  Ann." 

A  New  Filing  Device 

A  new  and  improved  vertical  filing  device  has 
been  placed  upon  the  market  by  Frank  P.  Read, 
of  Chicago.  The  device,  which  has  been  named 
the  Automatic  Record  Container,  consists  of 
riling  compartments  that  hold  twenty  records 
each.  The  main  point  of  difference  between  it 
and  other  types  of  filing  devices  now  on  the 


Read's  Automatic  Record  Container 

market  lies  in  the  principle  of  quick  accessibility. 
Instead  of  drawing  out  the  entire  cabinet  of 
records  it  is  necessary  only  to  draw  forth  the 
compartment  which  contains  the  type  of  rec- 
ords desired.  Another  excellent  feature  of  the 
Automatic  Container  is  the  fact  that  upon  pull- 
ing forth  one  of  the  compartments,  the  side 
arms  which  hold  the  records  compactly  to- 
gether fall  apart  and  allow  convenient  access 
to  the  record  desired.  The  appearance  pre- 
sented by  four  or  five  of  the  compartments  in 
a  talking  machine  cabinet  is  decidedly  attractive. 
Wm.  Tures  Exhibits  Novel  Machine 
Wm.  Tures,  of  the  Combination  Attachment 
Co.,  is  exhibiting  a  new  design  of  talking  ma- 
chine in  his  offices  in  the  Republic  Building. 
The  machine  is  one  in  which  he  is  personally 
interested,  and  is  named  "the  Aristocrat."  The 
main  point  of  difference  between  it  and  other 
types  of  conventional  design  lies  in  the  fact  that 
it  is  constructed  entirety  of  reedware.  The 
{Continued  on  page  77) 


You  can  show 
the  Empire 
with  a  feeling 
of  complete 
satisfaction  in  its 
SUPERIORITY 


The  Machine 
that  Plays 
any  Record 

FREE! 

Every  Empire  dealer  is 
supplied  with  some  of  the 
strongest  sales  helps  ever 
gotten  up  on  any  machine. 
Booklets,  ads.  slides,  signs, 
— all  free. 


You  Can't  Go  Wrong 


If  you  put  the  Empire  on  your  floor  and  push 
it.  The  machine  "does  its  own  talking."  It 
is  its  own  best  salesman.  Every  Empire  dealer 
will  tell  you  that  it 

Sells  Because  It  Excels 

The  Empire  embodies  every  good  feature  ever  put  on 
any  talking  machine.  All  the  drawbacks  of  other 
machines  are  eliminated.  You  can  secure  exclusive 
sale  in  your  city  by  writing  now. 

EMPIRE  TALKING  MACHINE  CO. 


John  H.  Steinmetz,  President 


429  So.  Wabash  Avenue 


CHICAGO,  ILL. 
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The  Proof 
of  Quality 

Two  thousand  dealers  are  now  selling  Mandel 
phonographs.  And  this  remarkable  record  was 
accomplished  in  six  months.  Can  the  intelli- 
gence of  this  army — two  thousand  strong — be 
questioned?  Can  we  present  more  substantial 
proof  of  quality? 

Not  Merely  Assembled 
Completely  Mandel  Built 


Few  talking  machines  are  really  built,  but  the 
Mandel  is  manufactured  by  us  in  its  entirety.  It  is  one 
of  the  few  phonographs  that  is  not  merely  an  assembled 
machine. 

The  Mandel  is  mechanically  and  scientifically 
correct  —  phonographically  speaking.  The  Mandel 
motor  insures  maximum  efficiency  and  service.  The 
Mandel  tone  arm  and  sound  box  (reproducer)  are  built 
upon  principles  designed  along  common-sense  ideas. 

Thus  the  manufacturer's  responsibility  is  behind 
the  product.  The  Mandel  must  satisfy.  That  is  our 
guarantee. 

Big  Value  to  the  Consumer 
Liberal  Profit  for  Dealer 

This  combination  spells  success.  Large  quantity 
output,  plus  factory-to-dealer  distribution  method, 
insures  economy  in  production.  The  dealer  profits — 
the  consumer  profits.  The  Mandel  phonograph  em- 
bodies honest  value.  It  is  built  to  sell  and  stay  sold 
because  of  its  intrinsic  merit. 

To  dealers  who  are  unfamiliar  with  the  Mandel, 
we  propose  our 

FREE  TRIAL  OFFER 

wherein  you,  Mr.  Dealer,  will  be  the  judge.  Give  the  Mandel 
a  chance  to  talk  and  play  for  itself.  Let  it  demonstrate  more 
effectively  than  printed  words  that  it  is  second  to  none  in  its 
performance.  Test  it  for  yourself.  Play  it  in  your  own  store 
or  business  office.  Compare  it  with  any  other  talking  machine 
— not  only  in  design  and  general  appearance,  but  in  tone  qual- 
ity as  well.  Give  it  the  acid  test,  and  if  you  do  not  conclude 
that  the  MANDEL  phonograph  is  fully  the  equal  of  machines 
selling  at  about  twice  our  price,  ship  it  back  at  our  expense. 

WRITE  TODAY 

MANDEL  MFG.  CO.,  Inc. 

501-511  S.  Laflin  St.,  CHICAGO 
New  York  Display  Rooms,  41  Union  Square 


MODEL  No.  6 

$70.00 

Size  of  Cabinet 

Height  45    Depth  22 
Width  22 


MODEL  No.  3 

$100.00 

The  biggest  hundred  dollar 
value  ever  offered  to 
the  consumer. 
Size  of  Cabinet 
Height  49  l/z    Depth  24 
Width  23 


MODEL  No.  9 

$150.00 

Size  of  Cabinet 

Height  51  Depth  25^ 

Width  23^ 
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wooden  horn  is  of  Mr.  Tures'  exclusive  design, 
and  a  Combination  Attachment  Co.'s  gold- 
plated  tone  arm  and  sound  box  is  used.  The 
case,  which  stands  about  fifty-four  inches  high, 
presents  a  very  novel  and  attractive  appearance. 
Mr.  Tures  has  just  returned  from  a  trip  to  Bay 
City  and  Detroit,  Mich.,  where  he  succeeded  in 
closing  a  number  of  excellent  contracts  for 
Combination  Attachment  Co.'s  product. 

Unable  to  Supply  Demand  at  Rothschilds' 

Rothschilds'  department  store  reports  a  con- 
tinued demand  in  large  quantities  for  both  ma- 
chines and  records.  "We  are  receiving  more  Vic- 
tors than  we  ever  have  at  this  time  of  the  year," 
says  Manager  Dvorak,  "nevertheless,  we  have 
also  on  hand  a  large  number  of  unfilled  orders 
for  machines  than  we  have  ever  had  before. 
Evidently  this  would  go  to  show  that  the  spring 
months  will  be  record  breakers  in  machine  sales. 
We  receive  a  great  many  kicks  on  these  un- 
filled orders  and  are  kept  almost  as  busy  ex- 
plaining the  absence  of  machines  and  records 
as  we  are  selling  them." 

Changes  in  Mandel  Bros.  Department 

Professor  L.  Lewis  has  been  succeeded  at 
Mandel  Bros.'  foreign  language  department  by 
Charles  Robertson,  who  continues  the  courses 
in  French,  Spanish,  Italian  and  German.  Prof. 
Lewis  is  on  the  road  for  the  Cortina  Academy 
of  Languages  attending  to  a  number  of  sales 
promotion  projects.  Prof.  Robertson  reports 
an  increase  in  the  number  of  students  to  400 
with  twenty-three  classes  during  the  week. 

The  talking  machine  department  has  been  re- 
moved to  the  Wabash  avenue  building  where  a 
number  of  large,  new  rooms  have  been  deco- 
rated as  booths  and  demonstration  parlors. 
These  are  very  prettily  finished  in  light,  grayish 
blue  and  white  with  panel  work.  Evidently  the 
Mandel  Bros,  talking  machine  department  has 
proved  very  successful  and  has  become  a  perma- 
nent fixture  of  this  big  merchandising  institu- 
tion. The  Pathe  records  are  now  being  carried 
in  complete  stock. 

To  Manage  Department  of  the  Fair 

A.  F.  Butterfield  has  been  appointed  the  new 
manager  of  the  Fair's  talking  machine  depart- 
ment. He  succeeds  Harry  D.  Schoenwald  who 
is  now  traveling  for  the  Hobart  M.  Cable  Piano 
Co.  Mr.  Butterfield  comes  to  take  charge  of 
the  Fair's  well-equipped  department  with  a  con- 
fidence born  of  wide  experience  in  the  talking 
machine  trade.  Until  his  connection  with  the 
Fair  he  had  been  employed  with  the  Columbia 
Graphophone  Co.  as  manager  of  its  order  de- 
partment which  has  provided  him  with  an  ex- 
tensive acquaintance  with  Chicago  trade  con- 
ditions. Mr.  Butterfield  was  also  connected  with 
the  talking  machine  trade  of  St.  Louis  previous 
to  coming  to  this  city. 

When  One  Sale  Meant  a  Score 

E.  Richards,  manager  of  the  talking  machine 
department  of  the  Kennedy  Furniture  Stores, 
was  just  completing  the  sale  of  a  $200  Columbia 
Grafonola  to  a  customer  as  The  World  repre- 
sentative walked  into  this  concern's  main  store 
on  Wabash  avenue.  "That  man  is  a  street  car 
conductor,"  said  Mr.  Richards,  after  the  man 
had  left.  "I  have  sold  more  machines  to  street 
car  men  in  the  past  year  than  to  any  other  one 
class  of  people." 

"How's  that?"  asked  The  World. 

"About  a  year  ago  my  first  conductor  came  in. 
I  sold  him  a  machine  and  gave  him  the  best 

$3500°° 

Buys  a 
Complete 
Set  of  Tools 
for  Manu- 
facturing a 
Style  3  Dou- 
ble Spring 
Motor. 

Price  includes  a  large  number  of  parts.    Write  as  on  Phonograph  Hardware. 

LAKESIDE  SUPPLY  COMPANY,  Inc. 

202  South  Clark  Street      Phom,  Harriim  3840 


of  courtesy  that  I  had  in  me.  It  paid,  for  it 
led  him  to  speak  enthusiastically  to  the  other 
men  of  his  trade  concerning  the  Kennedy  stores, 
and  now  I  have  'built  up  a  good  little  business 
amongest  these  men  alone  without  any  great 
trouble." 

Empire  Completes  Two  Big  Months 

In  spite  of  the  fact  that  the  taxing  of  inven- 
tory and  a  general  straightening  out  of  things 
were  crowded  into  January  and  February,  John 
H.  Steinmetz  reports  these  two  months  as  con- 
taining more  business  than  in  any  previous  year. 
It  was  thought  that  unfilled  orders  coming  over 
from  the  holidays  would  occupy  the.  chief  at- 
tention of  the  firm,  but  to  these  have  been 
added  an  unusually  large  volume  of  orders  re- 
ceived since  January  1.  The  Empire  $100  model 
has  continued  to  be  the  best  seller. 

Otto  Heineman  Has  Big  February 

S.  A.  Ribolla,  Western  representative  of  the 
Otto  Heineman  Phonograph  Supply  Co.,  re- 
ports February  and  the  early  part  of  March 
as   being  far  above  the  average   in  business 


transacted  in  this  territory.  "Cabinet  makers 
continue  to  make  unprecedented  demands  upon 
us  for  talking  machine  parts,"  he  said.  Mr. 
Ribolla  has  recently  returned  from  a  trip  to 
the  Heineman  factory,  where  the  concern's 
executives  and  factory  managers  have  been  dis- 
cussing means  of  attaining  a  greater  and  even 
higher  degree  of  output  and  quality  in  their 
product. 

Movies  Popularize  Cover  Support 

The  Chicago  Hinged  Cover  Support  &  Bal- 
ance Co.  is  now  showing  in  motion  picture  the- 
atres the  actual  operation,  and  the  meritorious 
features  of  the  company's  product.  It  takes 
only  eighty  feet  of  film  to  convince  the  picture 
show  patrons  that  the  Chicago  Hinged  Cover 
Support  is  a  most  worthwhile  device.  It  first 
shows  a  little  girl  who  attempts  to  put  a  record 
on  a  machine  that  is  unequipped.  She  is  not 
tall  enough  to  push  the  top  up  to  the  point 
where  it  catches,  and  so  the  top  falls  on  her 
fingers,  and  she  turns  away  crying.  She  then 
{Continued  on  page  79) 


Chicago,  III. 


A  Deluge  of  Inquiries  and  Orders 


greeted  our  first  announcements  on  the 
VIRTUOSO — such  a  deluge  that  we  have 
not  yet  been  able  to  answer  nearly  all  the 
communications  received. 

Of  those  who  have  received  no  response 
to  their  inquiries  we  ask  a  few  more  days' 
indulgence  till  we  get  squared  away  in  our 
new  and  permanent  headquarters,  where 
we  are  equipping  as  rapidly  as  possible  to 
serve  you  expeditiously. 

To  others  this  is  a  tip  that  if  you  do  not 
want  some  other  dealer  to  be  the  first  to 
put  the  VIRTUOSO  on  sale  in  your  town 
or  neighborhood  and  reap  the  harvest  of 
profits  sure  to  follow,  .you'd  better 
HURRY ! 

Fill  out  and  mail  the  coupon  below  to-day 
and  learn  the  details  of  our  proposition 
whereby  vou  may  have 


Model  A— $250.00  Retail 


A  VIRTUOSO  Sent  for  Your  Inspection 
on  Thirty  Days  Approval! 

REPUBLIC  PHONOGRAPH  GO. 

H.  T.  SCHIFF,  President  and  General  Manager 
Now  Located  in  Our  New  Headquarters :    320  S.  Wabash  Avenue,  Chicago 


30-Day  Inspection  Coupon 

Date  


REPUBLIC  PHONOGRAPH  CO.,  320  South  Wabash  Ave.,  Chicago 

Send  undersigned  full  details  of  your  offer  whereby  I  may  have  a  Virtuoso  shipped 
for  inspection,  subject  to  return  within  30  days  if  I  do  not  wish  to  retain  the  instru- 
ment ;  also  your  proposition  to  dealers  with  wholesale  prices  on  the  Virtuoso.  It  is 
understood  that  I  am  not  obligated  in  any  way  by  making  this  request. 


References  as  to  our 
reliability :  Dun,  Brad- 
street,  Lyons'  Commer- 
cial Agency,  Greene- 
baum  &  Sons  Bank  & 
Trust  Co. 


NAME 


ADDRESS 


TOWN  ) 

Or  CITY}  STATE. 
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PLAYS  ALL  RECORDS 


Bigger  Profits  for  YOU 

The  Brunswick  Phonograph  Means  That 

How  can  the  House  of  Brunswick  afford  to  give  its  dealers  such  liberal  profits?    We  have  9 
great  factories.    We  employ  5000  people.    We  are  the  largest  users  of  hardwood  in  the  world. 
Do  you  know  of  any  larger  organisation  of  expert  cabinet  makers  and  skilled  mechanics? 
The  House  of  Brunswick  has  specialised  in  cabinet  work  for  76  years. 

For  a  long  time  we  have  been  making  phonograph  cabinets  for  others.  So  when  we  announced 
The  Brunswick,  we  were  already  equipped  to  handle  its  cabinet  work  without  additional  cost. 

All  such  savings  we  divide  with  you  and  your  customers.  Dealers  who  investigate  The 
Brunswick  proposition  are  highly  enthusiastic.  We  congratulate  ourselves  on  the  fine  business 
men  who  have  already  become  Brunswick  dealers.    They  are  leaders  in  every  town. 


Widely  Advertised 

From  now  on  you  will  note  full  pages  in  The 
Saturday  Evening  Post  and  other  national  publica- 
tions advertising  The  Brunswick.  And  you  will 
see  big  newspaper  campaigns  in  50 
cities.  And  beyond  that,  we  help 
every  Brunswick  dealer  with  his  ad- 
vertising. 

We  mean  to  make  The  Brunswick 
supreme.  We  can  do  so  because 
we  have  a  product  of  maximum 
merit. 

We  leave  it  to  you  to  decide,  just 
as  we  ask  you  to  leave  it  to  your  cus- 
tomers. Compare  The  Brunswick. 
Contrast  tones.  The  Brunswick  com- 
bines in  one  machine  all  the  merits 
of  the  others. 

You  need  only  place  The  Bruns- 
wick beside  any  other  phonograph. 
Play  the  same  record  on  each.  The 
Brunswick  plays  all  records.  That 
test  will  convince  you  —  that  test  is 
convincing  thousands. 


Learn  the  Facts 

The  Brunswick  is  bound  to  revolutionize  the 
public's  conception  of  the  phonographic  art.  As 
The  Brunswick  becomes  better  known,  compari- 
sons will  become  odious. 

May  we  ask  you,  if  it  is  a  fair 
question,  if  you  intend  to  sit  idly  by, 
and  let  this  opportunity  pass  on  to 
the  other  fellow. 

Some  aggressive  dealer  —  maybe 
your  competitor  —  is  going  to  get 
The  Brunswick  agency — that  is,  if 
you  don't  beat  him  to  it. 

It  places  you  under  no  obligation 
at  all  to  find  out  about  The  Bruns- 
wick proposition.  You  want  to 
know  what  we  have  to  offer.  We 
are  willing  to  tell  you.  But  until 
you  know,  it  is  hardly  fair  to  your- 
self to  overlook  what  others  tell  us  is 
a  worth-while  connection. 

Write  today,  merely  asking: 
"What  is  The  Brunswick  proposi- 
tion for  dealers?"    Then  decide. 


THE  BRUNSWICK-BALKE-COLLENDER  COMPANY,  Dept.  215  623-633  S.  Wabash  Ave.,  Chicago,  111. 


PATHE   RECORDS   FOR   BRUNSWICK  DEALERS 


With  each  Brunswick  agency  we  give  a  Pathe  agency.  In 
our  advertising,  we  encourage  people  to  play  Pathe  records  on 
The  Brunswick,  as  we  have  found  this  to  be  the  ideal  combina* 
tion.  Of  course,  they  may  play  any  other  record  if  they  wish, 


but  the  Pathe  library  is  so  large  and  so  complete  that  Brunswick 
owners  may  select  all  their  records  from  you.    Pathe  is  also 
carrying  on  an  extensive  campaign  advertising  its  records. 
All  these  details  we  explain  in  our  Dealers'  Proposition. 
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puts  a  record  on  a  machine  that  is  equipped 
with  the  device  and  does  so  safely.  The  second 
part  of  the  film  shows  the  actual  mechanical 
operation  of  the  cover  support,  illustrating  the 
even  tension  that  is  maintained  when  the  top  is 
at  any  angle  and  also  shows  how  it  can  be  ad- 
justed to  any  height  by  a  mere  touch  of  the 
fingers. 

Where  to  Get  Fibre  Needles 

The  Victor  Talking  Machine  Co.  recently  sent 
to  its  jobbers  the  following  significant  notice: 

"To  Victor  distributors:  Having  disposed  of 
our  entire  stock  of  fibre  needles,  we  are  glad 
to  refer  you  to  the  B.  &  H.  Fibre  Manufactur- 
ing Co.,  33  West  Kinzie  street,  Chicago,  111., 
should  you  desire  a  further  supply  of  this 
article.  We  are  also  sold  out  of  fibre  needle 
cutters,  and  will  not  be  in  a  position  to  fur- 
nish these  in  the  future.  Yours  very  truly, 
Victor  Talking  Machine  Company." 

Lyon  &  Healy  Promotional  Work 

L.  C.  Wiswell,  who  has  charge  of  the  talking 
machine  business  of  Lyon  &  Healy,  tells  the 
World  of  some  of  this  concern's  recent  whole- 
sale promotional  work.  The  troupe  of  Prince 
Helelue's  five  Hawaiian  players,  immediately 
after  appearing  in  the  Lyon  &  Healy  concert 
hall  during  the  latter  part  of  February,  were 
featured  by  the  West  Music  Co.,  of  Joliet,  111. 
This  popular  Hawaiian  group  have  succeeded 
in  creating  greatly  increased  popularity  and  ap- 
preciation of  Hawaiian  selections  wherever  they 
have  appeared. 

Wm.  Nolan,  in  charge  of  the  record  depart- 
ment of  Lyon  &  Healy's,  has  established  a  spe- 
cial educational  department  on  their  second  floor 
where  patrons  can  obtain  expert  advice  on  util- 
izing the  Victrola  in  schools  and  business  col- 
leges. Here  customers  who  wish  to  become 
familiarized  with  the  aims  of  the  Oscar  Saenger 
Course  in  Vocal  Training  will  be  brought  in  con- 
tact with  persons  who  can  answer  any  ques- 
tion that  may  be  asked  concerning  it.  Mr. 
Nolan,  himself,  is  at  present  carrying  on  an 


active  campaign  in  Chicago  schools  to  put  the 
educational  merits  of  the  Victor  more  forcibly 
before  teachers. 

Colonial  Festival  at  Edison  Shop 

On  February  22  the  Edison  Shop  held  a  Co- 
lonial party  at  their  retail  salesrooms  on  Wa- 
bash avenue  to  which  were  invited  all  of  the 
shop's  customers.  The  Edison  Shop  sales- 
women were  all  dressed  to  receive  the  guests  in 
special  Colonial  costumes,  and  refreshments 
were  served  from  2  to  5  p.  m.  A  special  con- 
cert was  held  in  the  Recital  Hall  on  the  first 
floor,  but  the  second  floor  where  the  records 
are  sold  was  the  scene  of  the  main  festivities. 
On  this  floor  an  Edison  Diamond- Disc  was  kept 
running  during  the  entire  afternoon.  The  store 
was  filled  to  the  doors  with  patrons  from  2 
o'clock  until  5,  and  everyone  seemed  to  enjoy 
himself  immensely. 

Brunswick  Has  Display  of  Parts 

The  Brunswick  Phonograph  Shop  has  in  its 
window  this  month  a  display  of  the  various  parts 
that  go  to  make  up  the  Brunswick  machine.  The 
mahogany  posts,  case  and  cover  are  shown  sepa- 
rately as  are  also  the  motor,  tone  arm,  filing 
device,  tone  regulator,  etc.  The  tone  chamber  is 
given  special  prominence.  Each  separate  part 
is  connected  to  the  window  by  a  white  ribbon 
which  ends  in  a  card  describing  the  merits  of 
that  part. 

Hawaiian  Serenaders  Give  Victor  Selections 

Prince  Jack  Heleluhe's  Hawaiian  Serenaders 
played  before  Chicago  audiences  a  number  of 
time  during  the  latter  days  of  February  and  the 
first  of  March  in  the  Lyon  &  Healy  Concert 
Hall.  The  five  ukulele  artists  succeeded  in  draw- 
ing large  crowds  to  this  store  and  on  a  few 
of  the  performances  it  was  found  necessary  to 
turn  away  numbers  of  people  who  could  not  get 
into  the  hall.  Miss  Amy  Awai  was  the  indi- 
vidual "hit"  of  the  aggregation  of  insular  trouba- 
dours. As  each  selection  was  played  corre- 
sponding Victor  record  numbers  were  displayed 
on  the  stage.    The  great  interest  in  Hawaiian 


The  Perfect  Automatic  Brake 


For 

Talking 
Machine 
Manufacturers 
and 

Dealers 


Simple  construction.  Easily  attached.  No 
Talking  Machine  complete  without  it. 

Write  for  sample  and  attractive 
quantity  prices. 

PERFECT  AUTOMATIC  BRAKE  CO. 

Room  400,  425  S.  Wabash  Ave.,  Chicago 


music  has  found  its  center  at  Lyon  &  Healy's. 
The  interest  of  the  public  in  the  performances 
given  by  this  Victor  jobber  and  retailer  has  been 
great. 

Sells  Sonoraxto  Movie  Stars 

Fred  Aylesworth,  manager  of  the  talking  ma- 
chine department  of  the  Julius  Bauer  Piano  Co., 
tells  The  World  of  a  recent  sale  made  to  a 
well-known  movie  star.  The  purchaser  of  the 
Sonora  machine  was  Richard  Travers,  of  the 
Essanay  Co.,  of  this  city.  Henry  B.  Walthall, 
another  very  well-known  movie  man,  bought  a 
Sonora  phonograph  some  time  ago  and  was  so 
well  satisfied  with  the  instrument  that  his  en- 
thusiasm led  Mr.  Travers  to  desire  the  same 
machine.  Mr.  Travers  selected  the  Sonora  model 
"Elite,"  which  retails  at  $175. 

New  Brunswick  Shop 

The  John  Church  Co.  announces  that  it  will 
{Continued  on  page  81) 


AT  LAST 

THE  NEW  "Playrite"  NUMBER  1W 

IS  PERFECTED— READY  FOR  DELIVERY 


Can  be  adjusted  to  required  length  for  playing  either  style  of  record. 


Wriie  Us  Now  for  Samples  and  Prices 

AMERICAN  PHONOPARTS  COMPANY 


Edison  and  Pathe  Sapphire  Points  for  Sale! 


212  South  Wabash  Avenue,  Chicago,  Illinois 
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We  have  some  statements  to  make  about  the  ASHLAND  PHONOGRAPH— we 
KNOW  they  are  facts— but  we  are  helpless  to  do  more  than  state  them  and  ask  you 
to  take  them  as  such. 

THESE  FOUR  FACTS  will  convince  you  that  the  ASHLAND  PHONOGRAPH  is 
the  quickest  and  easiest  seller  on  the  market. 

1.  Our  sales  on  the  ASHLAND  PHONOGRAPH  this  year  have  already  amounted  to  nearly  ten  times  the 
amount  they  did  last  year. 

2.  The  tone  quality  of  this  instrument  together  with  the  extremely  low  price  makes  them  sell  on  sight.  That 
has  been  proven. 

3.  The  ASHLAND  PHONOGRAPH  is  nationally  advertised  to  assist  our  jobbers  and  dealers  in  market- 
ing them. 

4.  All  inquiries  are  turned  over  promptly  to  our  dealers. 


Model  50— Retail  Price,  $50.00 

Equipped  with  Record  Albums,  $1.00  extra  for  each  Album 
Finishes — Mahogany,  Golden  Oak,  Fumed  Oak 
Motor — -Double  Spring 

Equipment — Plays  all  makes  o_f  Disc  Records 
Trimmings — Nickel  Plated 
Dimensions— Height  42  in.     Depth  20  in. 
Width  18  in. 


Model  35   Retail  Price,  $35.00 

Equipped  with  Record  Albums,J$1.00  extra  for  each  Album 

Finishes — Mahogany,  Golden  Oak,  Fumed  Oak 
Motor  —  Single  Spring 

Equipment — Plays  all  makes  of  Disc  Records 
Trimmings — Nickel  Plated 
Dimensions — Height  39  in.     Depth  17%  in. 
Width  l$y2  in. 


JOBBERS  TRADE  IS 
EARNESTLY  SOLICITED 

Write  us  for  prices  and  outline  of 
the  general  advertising  campaign 
in  which  we  co-operate  with  the 
dealer. 


THOS.  E.  WILSON  &  COMPANY 


CHICAGO,  U.  S.  A. 


IB 


IB 
IB 
I  H 


11 


J  JnimmimiiiiiiiiiiiiiiMiiiiiiiiiiiiiii: 

fflUHHSBBBBBBBBHBBEllBBUBBSHBllBBBE 


 inn  1  1  m  1  111  1  iiiiiiiiiiii  11111111111111111  ii  111111111111111111  111,1.1:111,11  iiiiiiiiiiiiiiiiiiiiiimiiimiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiim 

IBBBBBBHllSBBBBBBBBBHISHBBiailBHSIiaBBBBBBBISHIliaiaHBBBBBHBiaiaBBBBISBBBIlB 


THE    TALKING    MACHINE  WORLD 


81 


FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  79) 


vacate  its  first  floor  at  225  South  Wabash  avenue 
and  that  this  space  will  be  occupied  by  a  con- 
cern which  will  retail  Brunswick  phonographs 
and  Pathe  records.  This  location  is  one  of  the 
most  desirable  upon  Wabash  avenue,  being  situ- 
ated right  in  the  midst  of  the  retail  talking 
machine  district. 

Patriotic  Pathe  Window  Display 
During  the  week  when  diplomatic  relations 
with  Germany  were  broken  off,  the  Brunswick 
Phonograph  Shop,  at  19  East  Jackson  boule- 


(j$/t£i&Xvi£/^  Phonographs  ^.Pathe  Record 


Striking  Window  Display  of  Brunswick  Products 

vard,  took  advantage  of  the  patriotic  spirit  so 
strongly  manifested  on  the  part  of  the  people 
generally,  by  arranging  the  window  display 
which  is  illustrated  herewith.  The  window  was 
devised  by  C.  H.  Johnston,  who  sent  over  to  a 
nearby  recruiting  office,  and  secured  the  loan 
of  the  muskets  and  other  accoutrements  of  war 
used  in  the  display.  Cardboard  shields  were 
prepared,  and  Pathe  discs  were  mounted  on  top 
of  them,  each  shield  bearing  a  description  of  the 
record  displayed  thereon.  The  display  at- 
tracted much  attention,  and  resulted  in  some 
very  good  business. 

Thomas  R.  Johnson  on  Eastern  Trip 

Thomas  R.  Johnson,  sales  manager  of  the 
talking  machine  division  of  Thos.  E.  Wilson  & 
Co.,  is  contemplating  a  trip  to  the  East. 

"I  have  been  hoping  for  some  time  to  get 
away,"  said  Mr.  Johnson,  "but  every  morning- 
has  brought  such  a  pile  of  orders  to  take  care 
of  that  I  am  beginning  to  doubt  if  I  can  ever 
get  away  from  the  office.  If  I  am  lucky  enough 
to  "get  sufficient  time  I  will  visit  New  York, 
Buffalo,  Philadelphia,  Washington  and  a  num- 
ber of  other  Eastern  cities." 

The  new  $50  machine  which  the  Thos.  E. 
Wilson  Co.  is  placing  upon  the  market  is  evi- 
dently meeting  with  a  tremendous  "hit."  The 
number  of  features  and  improvements  which  it 
possesses  makes  it  appear  that  it  will  be  even 
more  popular  than  the  famous  $35  Ashland 
machine. 

First  Majestic  Dividend 

Notice  has  been  given  to  the  creditors  of  the 
New  Majestic  Phonograph  Co.  that  a  first  divi- 
dend has  been  ordered  paid  by  the  court.  At 


a  hearing  March  8,  Referee  Eastman  entered  an 
order  and  allowed  the  receiver  $255  in  fees. 
Referee  Eastman  also  allowed  lawyers'  ■  fees  of 
$800. 

Scotford  Reproducer  on  Market 

L.  K.  Scotford,  who  has  been  prominent  in 
local  talking  machine  circles  for  the  past  two 
years,  has  placed  upon  the  market  the  new 
"Scotford  Reproducer,"  which  is  designed  for  all 
makes  of  hill  and  dale  records.  "My  device 
has  been  very  favorably  received,"  said  Mr. 

Scotford,  "and  orders 
have  been  the  least  of 
my  troubles.  My  prin- 
cipal problem  has  been 
in  turning  them  out  in 
sufficiently  large  quan- 
tities. We  are  now, 
however,  increasing  the 
output,  and  hope  to  be 
able  to  ship  with  con- 
siderably more  dispatch 
than  we  have  in  the 
past." 

FlexiFile's  New 
Quarters 
The  FlexiFile  Co.,  of 
this  city,  manufacturers 
of  filing  devices,  owners 


of  the  FlexiFile  system  for  filing  talking  ma- 
chine records,  have  moved  into  very  attractive 
new  quarters,  which  occupy  the  ground  floor 
and  basement  at  27  South  Fifth  avenue.  The 
main  floor  is  devoted  to  a  general  display  show- 
ing the  FlexiFile  systems  as  they  are  applied 
by  manufacturers  of  talking  machines  to  the 
cabinet  machines,  and  also  to  the  attractive  line 
of  auxiliary  filing  cabinets  produced  by  the 
FlexiFile  Co.  for  sale  to  dealers.  On  the  mez- 
zanine floor  in  the  rear  of  the  store  are  located 
the  general  offices.  In  the  basement  is  the  ex- 
perimental "laboratory"  where  constant  work  is 
being  done  in  the  way  of  improvement  and 
adaptation  of  the  already  popular  FlexiFile  sys- 
tem. The  company  is  producing  a  most  com- 
mendable system  of  training  traveling  salesmen. 
They  insist  that  every  man  who  goes  out  on 
the  road  for  them  shall  first  spend  some  time 
in  the  factory  getting  a  practical  acquaintance 
with  the  FlexiFile  and  its  purpose  and  take  an 
actual  part  in  the  manufacturing  end  of  the 
business.  The  company  maintains  a  New  York 
office  at  395  Broadway,  in  charge  of  Mr.  Shotter. . 
Conditions  and  Quality 
The  B.  &  H.  Fibre  Mfg.  Co.,  of  this  city, 
report  a  remarkable  demand  for  B.  &  H.  Fibre 
needles.  In  fact,  it  is  greater  than  at  any  time 
in  the  history  of  the  company.  It  was  crowd- 
ing the  capacity  of  the  plant  to  the  utmost  be- 
fore the  present  shortage  in  steel  needles  mani- 
fested itself  and  since  present  conditions  have 
existed  this  heavy  growth  in  demand  has  been 
tremendously  accentuated. 

Lyraphone  Chicago  Offices 
The  Lyraphone  Co.,  of  America,  has  opened 


Chicago  offices  and  warerooms  at  Room  511 
Grant  Park  Building,  624  South  Michigan  boule- 
vard. They  are  in  charge  of  Oscar  M.  Seitz, 
who  has  traveled  in  the  West  for  some  time,  and 
who  has  charge  of  the  extensive  territory  extend- 
ing from  Illinois  to,  and  including,  the  Pacific 
Coast.  He  has  organized  an  extensive  sales 
force. 

In  the  same  office  is  the  headquarters  of  Cul- 
len-Likens,  a  firm  organized  to  take  over  the 
Illinois  distribution  for  the  Lyraphone.  A.  J. 
Cullen,  of  this  firm,  is  a  brother  of  T.  J.  Cul- 
len,  manager  of  the  retail  talking  machine  de- 
partment of  the  W.  W.  Kimball  Co.,  and  E.  J. 
Likens  has  hitherto  been  associated  with  A.  J. 
Cullen  in  another  line  of  business. 

The  Lyraphone  Co.,  by  the  way,  is  embarking 
in  the  manufacture  of  hill  and  dale  disc  records, 
and  are  utilizing  for  a  laboratory  and  pressing 
plant  extensive  quarters  at  New  York  City. 
They  will  have  their  first  bulletin  out  in  thirty 
or  sixty  days. 

Cutting  Into  the  Night 

Wade  &  Wade,  manufacturers  of  the  Wade  & 
Wade  needle  cutters,  are  running  their  factory 
at  3807  Lake  Park  avenue,  day  and  night  in  or- 
der to  supply  the  large  demand  for  their  prod- 
uct. Mr.  Wade  believes  in  supplying  satisfac- 
tory service,  as  well  as  satisfactory  cutters,  and 
is  able  to  make  prompt  shipment  by  dint  of 
straining  his  manufacturing  facilities  to  the  ut- 
most. 

Increase  Scope  of  Brunswick  Activities 

Five  additional  travelers  have  been  added  to 
the  Brunswick-Balke  force  of  phonograph  rep- 
resentatives. The  men  are  A.  B.  Lippet,  A. 
M.  Geronmy,  A.  E.  Andres,  O.  E.  Arbuckle  and 
Frank  H.  Wood.  The  last  named  was  formerly 
with  the  Cheney  Phonograph  Co.  J.  Kend- 
rick  announces  that  Reed  Landis  is  the  latest 
acquisition  to  the  Chicago  force.  Mr.  Landis 
becomes  advertising  manager  of  the  Brunswick 
phonograph  department,  and  is  excellently 
equipped  by  previous  experience  to  handle  the 
publicity  of  this  concern.  He  was  formerly 
connected  with  the  Chicago  salesrooms  of  the 
Aeolian-Vocalion  Co.  and  later  with  the  very 
well-known  advertising  firm  of  Lord  &  Thomas. 
E.  Strauss,  who  was  formerly  manager  of  the 
Columbus,  O.,  branch  of  the  Brunswick-Balke- 
Collender  Co.,  has  been  appointed  assistant  sales 
manager,  and  is  working  under  Mr.  Kendrick. 
H.  E.  Nelson  continues  in  charge  of  the  deal- 
er's service  department. 

Mr.  Landis  has  already  become  well  launched 
in  his  new  work.  A  score  or  more  of  large 
plates  for  use  in  local  dealer  advertising  cam- 
paigns have  been  prepared  and  a  more  forceful 
and  intimate  co-operation  with  Brunswick 
agencies  is  planned. 

Exclusive  Brunswick  stores  have  been  opened 
in  Princeton,  111.,  and  in  Kansas  City,  Mo.  Geo. 
P.  Thompson  and  W.  C.  Van  Matta  are  the  pro- 
prietors of  the  store  in  Princeton. 

(Continued  on  page  82) 
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TRANSFER  NAME-PLATES 

We  make  the  Name -Plates  and  Transfers  for  the  largest 
talking  machine  manufacturers  in  this  country  and  for  dealers 
in  every  state. 

YOUR  NAME,  Mr.  Dealer,  on  every  machine  brings  the  owner 
back  to  you  for  records  and  his  friends  to  you  for  a  machine. 
Samples,  Suggestions  and  Sketches  Furnished  Free 

THE  MEYERCORD  COMPANY,  CHICAGO 

Largest  Manufacturers  of  DECALCOMANIA 


Transfer  Name-Plates 
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Columbia  Campaigns  Small  Dealers 

Columbia  wholesale  travelers  who  work  from 
the  Chicago  office  have  been  so  occupied  dur- 
ing the  first  of  the  year  with  trailing  and  clos- 
ing large  and  important  (relatively)  contracts 
with  new  Columbia  agencies  that  they  have 
found  scant  time  to  work  among  the  smaller 
dealers  out  of  the  city.  The  past  thirty  days, 
however,  has  witnessed  a  flocking  to  the  fold  of 
a  large  number  of  these  out-of-town  small  deal- 
ers; in  fact,  in  this  respect,  it  has  been  one  of 
the  most  remarkable  months  in  the  annals  of 
the  Chicago  office.  The  principal  new  Colum- 
bia agency  which  has  been  opened  in  Chicago 
recently  is  with  the  Phonograph  Shop,  a  thriv- 
ing store  at  7512  Madison  street,  Forest  Park. 

C.  F.  Baer,  manager  of  the  Chicago  office,  an- 
nounces the  promotion  of  C.  Tucker  to  the  man- 
agership of  the  order  department.  Mr.  Tucker 
succeeds  Mr.  Butterfield,  who  now  is  managing 
the  talking  machine  department  of  the  Fair  de- 
partment store.  The  new  manager  of  the  order 
department  has  been  with  the  Columbia  Co. 
for  some  time.  He  was  previously  with  a  music 
house  in  Bloomington,  111.,  and  later  with  the 
Dictaphone  Co. 

H.  A.  Yerkes,  district  manager  of  the  Colum- 
bia Co.,  has  just  returned  from  a  trip  to  Buffalo, 
New  York,  Boston  and  to  the  factory  and 
laboratories  at  Bridgeport.  He  was  accom- 
panied by  Mr.  Wade,  of  the  Grafonola  Shop. 
"Vedding  Bells" 

Phillip  Q.  Griffiths,  the  popular,  smiling  and 
efficient  head  of  the  record  ordering  department 
of  the  Chicago  Talking  Machine  Co.  has  de- 
serted the  paths  of  single  cussedness  for  these 
of  Hymeneal  blessedness.  This  fortunate 
transition  occurred  on  February  17  at  St. 
Phillips  Episcopal  Church,  this  city.  The 
bride  was  Miss  Alison  Duncan. 

Personals  and  Visitors 

G.  H.  Miller,  of  the  Victor  Talking  Machine 
Co.,  has  been  spending  some  time  in  Chicago, 
and  has  made  numerous  calls  upon  the  trade. 


Will  Cheshire,  of  Rockford,  111.;  J.  Bart  John- 
son, of  Jacksonville,  111.,  and  C.  Orth,  of  the 
Orth  Music  Co.,  Milwaukee,  Wis.,  were  visitors 
this  month. 


BUILDS  NEW  FACTORY 

Automatic  Machine  &  Tool  Co.  Changes  Name 
to  Gabel's  Entertainer  Co.  and  Expands 


Chicago,  III.,  March  10. — The  Automatic  Ma- 
chine &  Tool  Co.,  at  210  North  Ann  street,  has 
changed  its  name  to  Gabel's  Entertainer  Co. 
The  reason  for  the  step  is  that  the  company 
has  given  up  the  manufacture  of  everything 
except  the  Gabel-ola  and  Gabel's  Automatic 
Entertainer,  the  demand  for  which  has  reached 
such  dimensions  as  to  involve  the  entire  activi- 
ties of  the  company.  There  is  no  change  in 
the  organization,  which  remains  exactly  as  in 
the  past  with  John  Gabel  as  president  and  chief 
executive. 

There  has  been,  however,  a  subsidiary  com- 
pany organized,  of  which  Mr.  Gabel  is  also 
president,  to  be  known  as  the  Gabel's  Enter- 
tainer Sales  Co.,  for  the  purpose  of  affording  aid 
in  handling  the  sales  end  of  the  business.  Offices 
have  been  established  at  Suite  512,  117  North 
Dearborn  street,  in  charge  of  E.  S.  Garrett  as 
manager.  Here  a  complete  line  of  the  Gabel- 
ola,  the  company's  home  machine,  and  the 
Gabel's  Automatic  Entertainer,  the  commer- 
cial machine,  will  be  on  exhibition  at  all  times 
for  the  inspection  of  visiting  dealers.  Mr.  Gar- 
rett is  a  very  experienced  talking  machine  man, 
who  was  formerly  connected  with  the  Kansas 
City  branch  of  the  Columbia  Graphophone  Co., 
but  for  the  past  three  years  has  traveled  for 
Mr.  Gabel. 

The  company  has  recently  purchased  a  site 
at  Lincoln  and  Walnut  streets  on  the  West  Side 
and  is  already  breaking  ground  for  a  factory 
covering  the  entire  lot.  The  plans  contemplate 
a  five-story  and  basement  brick  structure  of 


mill  construction  but  for  the  present  the  build- 
ing will  consist  of  two  stories  and  basement, 
so  built  as  to  permit  the  adding  of  additional 
stories  later.  It  is  to  be  completed  July  1  of 
this  year. 

The  Gabel-ola  is  a  very  remarkable  and  very 
unique  instrument.  It  is  made  in  four  attract- 
ive styles — two  of  which  are  illustrated  in  colors 
in  a  page  advertisement  elsewhere  in  this  issue. 
It  is  electrically  operated  and  a  complete  eve- 
ning program  of  twenty-four  ten  and  twelve- 
inch  lateral  cut  disc  records  can  be  played  with- 
out attention  other  than  simply  selecting  the 
records,  placing  them  in  the  machine  and  press- 
ing the  button.  The  records  are  then  played 
one  after  the  other,  the  changing  of  the  records 
and  changing  of  the  needles  being  all  done 
automatically.  If  for  any  reason  an  intermission 
is  required  or  someone  asks  for  a  record  other 
than  that  contained  in  the  machine,  these  mat- 
ters can  be  attended  to  by  a  simple  twist  of  the 
wrist. 

The  Gabel-ola  has  been  put  on  the  market 
only  after  years  of  careful  experimental  work 
and  practical  experience  of  the  inventor,  John 
Gabel,  with  machines  of  another  type  and  in- 
volving some  mechanical  principles. 


ENTERS  THE  CABINET  FIELD 

Geiszl  Woodwork  Manufacturing  Co.,  Chicago, 
Enters  the  Talking  Machine  Field  on  a  Big 
Scale — To  Make  Line  of  Machine  and  Record 
Cabinets,  Filing  Cases,  Etc. 


Chicago,  III.,  March  2. — The  Geiszl  Woodwork 
Manufacturing  Company,  853-865  North  avenue, 
has  entered  the  talking  machine  field  and  is  now 
putting  upon  the  market  a  comprehensive  line 
of  cases,  record  cabinets,  indexing  systems  and 
other  accessories.  The  company  is  capitalized 
at  $1,000,000  and  is  headed  by  F.  M.  Geiszl, 
under  whose  personal  supervision  the  goods 
will  be  made.    Mr.  Geiszl  is  a  man  of  long  ex- 


THE  BETTER  SYSTEM  — For  upright  cabinets.    For  filing  talking  machine  records.    For  "period"  designs. 


NOTHING  TO  HANDLE  EXCEPT 
THE  PARTICULAR  RECORD  THAT 
IS  DESIRED  — THE  PLACE  FROM 
WHICH  IT  IS  TAKEN  REMAINS 
OPEN  UNTIL  IT  IS  RETURNED. 


NOTE  ABSENCE  OF  PARTITIONS 
AND  ALBUMS— FULL  CAPACITY  OF 
DRAWER  UTILIZED.  SEVEN  REC- 
ORDS (INCLUDING  GUIDE  CARDS) 
ARE  FILED  TO  EACH  LINEAL  INCH 
OF  THE  DEPTH  OF  DRAWER. 


RECORDS  NEVER  CHIP  OR 
CRACK  AS  THEY  DROP 
INTO  CANVAS  POCKETS. 


THE  POCKETS  OPEN.  MAKING 
RECORDS  ACCESSIBLE.  OR 
CLOSE  COMPACTLY  BY  A  TOUCH. 


FlexiFile 

will  increase 
the  popularity  of 
your  product. 

Our  Specialists 

are  at  your 
service. 


Let  Us  Submit 
Our  Proposition 
to 

Manufacturers 


One  of  the  popular  designs. 
Auxiliary  Filing  Cabinet. 
Capacity  200  Records. 


FlexiFile  Company 

Musical  and  Office  Filing  Specialties 

27  SOUTH  FIFTH  AVENUE,  CHICAGO 

We  do' not  manufacture  or  sell  Talking  Machines 
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perience  in  this  business  and  has  had  many 
years  of  training  both  as  an  executive  and  on 
the  bench. 

J.  M.  Cooper,  who  is  widely  known  in  Chi- 
cago trade  circles,  is  to  be  sales  manager  and 
in  direct  charge  of  the  talking  machine  cabinet 
and  accessories  department  of  the  Geiszl  busi- 
ness. He  has  been  connected  with  the  trade  for 
fourteen  years  and  has  a  thorough  knowledge 
of  it  from  every  standpoint. 

One  of  the  novelties  that  will  be  brought  out 


consists  of  a  record  case  that  is  constructed  in 
such  fashion  as  to  make  it  possible  to  carry 
it  about  as  one  would  carry  a  sample  case.  This 
case  has  been  designed  to  hold  sixty  records  and 
is  proving  to  be  especially  attractive  to  salesmen 
desiring  to  call  upon  record  customers  with  the 
newer  selections.  It  will  also  be  widely  sold 
to  machine  owners,  who  possess  machines  of  the 
smaller  type  and  who  have  not  sufficiently  large 
living  rooms  to  accommodate  a  full  size  storage 
cabinet. 


THE  DEVOLUTION  AND  EVOLUTION  OF  THE  CABINET 


By  I.  A.  LUND,  Chicago 


(Mr.  Lund  is  an  expert  manufacturer  of  talking  machine 
cabinets.  He  has  not  only  had  experience  in  this  line  in 
this  country,  but  formerly  in  the  furniture  manufacturing 
business  in  Europe  and  Canada.  His  opportunities  for  ob- 
servation have  been  unlimited.  His  strictures  on  the 
present  practice  in  cabinet  work  are  not  unkindly,  but  made 
with  constructive  intent.) 

Taking  our  cue  from  the  past,  whether  it  be  in 
reference  to  art,  architecture,  music  or  what  not, 
there  has  never  been  a  time  when  perfection  was 
attained  in  any  production  or  when  the  pro- 
■  ducer  thought  that  perfection  had  been  attained, 
however  valuable  it  might  be,  that  it  did  not 
prove  but  a  prophecy  of  the  future,  that  there 
was  also  something  higher — something  better 
to  be  obtained.  Therefore,  in  whatever  we  are 
doing  we  must,  if  we  do  not  halt  the  evolution- 
ary process,  see  to  it  that  we  do  our  work  in  no 


I.  A.  Lund 

less  satisfactory  manner  than  it  has  been  done 
in  the  past,  and  we  must  also  try  to  improve 
on  past  records.  Tradition  is  valuable  as  a 
guide,  but  does  not  establish  a  standard.  Tradi- 
tion has  many  lessons  to  teach  us,  but  it  is  in  no 
sense  creative. 

When  referring  to  talking  machine  cabinets  I 
do  not  wish  to  be  misunderstood.  I  am  re- 
ferring to  design,  finish  and  construction  from  a 
furniture  viewpoint  only.  I  am  not  discussing 
the  merits  or  demerits  of  the  motor,  the  tone 
arm  or  the  reproducer.  I  do  not  claim  to  speak 
with  authority  on  these  matters. 

I  desire  to  ask  this  question.  Think  of,  say, 
95  per  cent,  of  the  manufacturers  of  cabinets 
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placed  on  the  market  during  the  past  eighteen 
months.  Can  they  say  they  have  not  started 
with  "devolution"?  That  is  a  strange  word,  but 
nevertheless  it  is  a  logical  one.  These  manufac- 
turers, the  95  per  cent.,  mind  you,  have  not  en- 
deavored, judging  from  their  product,  to  make 
something  as  good  or  better  than  the  established 
standards,  but  something  cheaper  and  worse. 

How  many  of  the  new  concerns  have  started 
the  manufacturing  business  with  the  intention  of 
improving  on  the  standard  machines.  No 
prophecy  as  to  the  future  is  made,  but  I  will 
state  without  fear  of  successful  contradiction 
that,  to  be  generous,  75  per  cent,  of  the  firms  who 
have  jumped  into  the  business  during  the  past 
eighteen  months  have  asked  themselves  as  they 
jumped,  "How  much  cheaper  can  we  make  our 
machine  than  those  now  on  the  market?"  They 
will  fall  as  rapidly  as  they  sprung  up,  unless 
some  of  them  have  already  learned  the  lesson 
that  the  better  class  cabinet  is  coming  to  stay. 
Last  week  I  met  a  friend  who  was  salesmanager 
of  a  standard  line.  I  really  felt  sorry  for  him 
when  he  said  that  every  cheap  talking  machine 
sold  is  taking  away  the  sale  of  a  better  one.  I 
am  open  to  correction,  but  believe  that  every 
cheap  machine  sold  creates  a  future  sale  for  a 
better  one. 

What  the  Cheaper  Machines  Have  Done 
We  cannot  get  away  from  the  fact  that  the 
cheaper  cabinet  has  served  a  purpose.  It  has 
educated  some  people  as  to  the  kind  of  junk 
that  can  be  placed  upon  the  market,  but  the 
ice  box  with  a  handle  proves  to  be  a  boomer- 
ang— it  returns  to  the  dealer,  and  the  retail  cus- 
tomer is  stuck  with  many  dollars'  worth  of  rec- 
ords. What  is  said  retail  customer  going  to  do 
to  save  his  investment?  Is  he  going  to  buy  a 
better  talking  machine  or  a  talking  machine 
with  a  better  cabinet,  or  not? 

To  simmer  it  down,  some  of  these  manufactur- 
ers have  not  been  making  cabinets,  they  have 
been  making  comebacks,  and  we  all  know  what 
a  ten  carat  mishap  this  is  as  a  profit-making 
proposition.    Do  not  take  the  shipping  records 
as  a  criterion,  but  judge  the  whole  matter  in  the 
face  of  the  returns  to  the  factory  and  the  allow- 
ances to  customers.   Then  get  busy  and  analyze. 
Here  is  where  both  the  furniture  and  piano  man- 
ufacturer are  due  to  wake  up.    The  latter  is 
only  just  realizing  that  he  has  not  so  far  been 
in  the  running.    Some  one  has  put  something 
over  on  him.    He  has  lost  a  certain  amount  of 
trade  which  the  furniture  manufacturer  has  been 
capturing.   The  piano  manufacturer  has  never  at 
any  time  in  the  past  been  willing  to  admit  that 
canned  music  could  affect  him  (the  player  is  not 
in  the  preserved  melody  class — far  from  it). 
Hunting  for  the  "Can  Opener" 
Now  he  is  finding  out  that  canned  music  with 
the  talking  machine  label  on  it  is  good  for  the 
soul  and  he  is  hunting  for  a  can  opener.  To 
switch  metaphors,  he  is  going  into  a  little  pre- 
paredness carapagin.    Right  here,  the  big  im- 
provement in  the  cabinet  will  start— with  the 
piano  manufacturers,  even  if  they  are  starting 
at  scratch. 

In  reference  to   design   the  piano  concerns 
are  just  as  guilty  as  the  furniture  manufacturers 
have  been  in  the  past,  except  that  the  former  for 
some  reason  or  other  have  absolutely  isolated 
(Continued  on  page  84) 
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themselves  and  have  never  considered  that. as 
soon  as  the  piano  is  placed  in  the  room  it  he- 
comes  a  part  of  that  room;  it  becomes  a  piece 
of  furniture.  Consequently  there  should  be  a 
constant  effort  to  harmonize  and  not  to  clash. 

There  never  has  been  such  a  thing  as  co- 
operation between  the  furniture  and  piano  man- 
ufacturer in  this  respect.  In  Europe  the  furni- 
ture expositions  are  taken  advantage  of  by  both 
parties,  both  from  an  ensemble  and  sales  view. 

During  the  past  three  years  the  furniture 
manufacturers  have  gone  into  reproducing  the 
period  styles  (they  couldn't  do  anything  else 
as  these  are  the  only  "styles")-  How  many  of  the 
piano  concerns  have  followed  suit?  I  can't  say. 
Place  a  piano  with  its  individual  style  in  a  room 
furnished  in  period  style  and  you  get  an  artistic 
effect  similar  to  the  physical  effect  of  the  famous 
Berkshire  bull  in  a  bric-a-brac  shop.  It  is  pass- 
ing strange  that  despite  our  superior  facilities 
for  education  and  cultivation  of  appreciation  of 
art,  architecture  and  music,  we  have  not  been 
able  to  display  any  superiority  over  the  old 
masters. 

Maurice  Hebert  in  his  book,  "A  Brief  History 
of  Styles,"  says: 

"When  a  generation  has  no  creative  taste,  its 
decorative  artisans  ought  to  study,  practice 
and  reproduce  the  decorative  masterpieces  of 
the  past  generation,  instead  of  trying  to  create 
a  new  style." 

The  Attitude  Toward  Period  Styles 

About  five  years  ago  I  made  it  my  business 
to  make  a  canvass  among  furniture  manufactur- 
ers in  regard  to  producing  period  style  goods.  I 
simply  found  a  job  lot  of  objections.  Distilled, 
these  objections  could  be  placed  in  one  of  three 
categories,  namely: 

"1. — There  is  no  demand  for  period  styles. 

"2. — The  public  does  not  know  a  'period'  from 
a  Juniper  tree. 

"3. — Period  styles  cost  too  much  to  manufac- 
ture." 

In  answer  to  the  first  it  may  simply  be  said 
that  there  could  be  no  demand  for  period  styles 
when  the  manufacturers  were  making  a  con- 
glomeration or  potpourri. 

To  the  second  the  answer  is  that  if  the  public 
does  not  know  what  period  is,  then  it  is  up  to 
the  manufacturer  who  takes  any  interest  in  his 
line  or  craft  to  show  them. 

Regarding  the  third  and  last  objection,  if  the 
contention  was  that  it  cost  too  much  to  manu- 
facture period  goods  five  years  ago,  when  labor, 
material,  etc.,  were  normal,  how  much  more 
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does  it  cost  to  produce  the  goods  to-day,  when 
prices  are  abnormal.  In  other  words,  this  con- 
tention has  proved  to  be  a  joke.  Period  fur- 
niture has  advanced  further  during  the  past  three 
years  than  ever  before.  A  wave  of  education 
must  have  swept  the  country.  In  fact,  it 
must  have  been  a  period  cyclone.  Even  the 
mail  order  houses  are  specializing  in  period 
goods. 

It  is  true  that  to-day  we  are  educating  the 
public  in  period  styles,  although  the  educational 
means  used  may  be  questioned.  Some  of  the 
manufacturers  have  become  so  enthusiastic  that 
they  give  you  half  a  dozen  period  styles  on  one 
article.  Still!  We  have  to  give  them  credit  for 
good  intentions.  If  they  knew  better  they  would 
do  better. 

Let  the  designer  whose  aim  is  to  reproduce  a 
style  forget  about  himself.  In  fact,  he  should 
lose  his  individuality  but  place  himself  artistic- 


ally in  the  hands  of  the  old  masters  he  is  trying 
to  restore.  (Forget  about  initiative;  it  has  been 
proven  in  the  last  hundred  years  that  we  can- 
not equal  their  masterpieces.) 

Play  the  notes  of  their  compositions  as  they 
should  be  executed,  with  the  correct  interpreta- 
tion as  to  design,  construction  and  finish.  When 
he  does  this  he  will  find  that,  as  quoted  by  Mr. 
Maurice  Hebert,  "It  is  art  to  reproduce  art  and 
the  restoration  of  the  classical  styles  has  pro- 
duced the  great  decorative  schools  of  the  past 
and  modern  civilization." 
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Chicago,  III.,  March  6. — The  World  Phono- 
graph Co.,  which  is  a  recently  organized  Dela- 
ware corporation,  with  a  capital  stock  of  $100,- 
000,  has  opened  offices  and  display  rooms  on  the 
fourth  floor  of  the  McClurg  Building  at  218 
South  Wabash  avenue.  The  officers  of  this 
latest  acquisition  to  the  ranks  of  talking  ma- 
chine manufacturers  are  F.  J.  M.  Kaumanns, 
president  and  treasurer;  J.  E.  Sayers,  vice-presi- 
dent, and  William  J.  Doyle,  secretary. 

The  company  plans  to  manufacture  and  mar- 
ket the  "Concertola"  line,  and  the  concern's  of- 
ficials say  that  the  machine  will  at  once  assume 
a  prominent  place  primarily  because  of  its 
merits  as  a  sound  reproducing  instrument,  and 
because  of  its  design.  The  first  model  to  be 
placed  upon  the  market  has  been  designed  by 
Maurice  Hebert,  who  is  best  known  in  this 
country  as  the  designer  of  the  $5,000,000  resi- 
dence of  Charles  M.  Schwab,  the  Bethlehem 
Steel  magnate,  which  stands  on  Riverside  drive, 
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New  York  City,  and  which  is  one  of  the  sights 
that  the  visitor  to  New  York  generally  sees. 

In  strict  keeping  with  the  rich  traditions  of 
classic  architecture  Mr.  Hebert  has  reproduced 
in  the  Concertola  a  cabinet  which  should  appeal 
to  the  cultured  sense  of  those  who  have  a  sin- 
cere appreciation  of  the  art  of  furniture  de- 
signing as  expressed  in  the  immortal  work  of 
Chippendale,  Adam  and  Sheraton. 

A  representative  of  the  company  in  discussing 
the  concern's  entrance  into  the  industry  said: 

"The  Concertola  includes  in  its  equipment 
every  mechanical  improvement  that  we  know  of 
that  can  contribute  to  its  perfection  as  a  sound 
producing  instrument  or  which  may  aid  in  its 
artistic  completeness.  Its  tone-quality  is  abso- 
lutely second  to  none,  and  its  volume  may  be 
regulated  to  meet  the  acoustic  needs  of  any  room 
or  apartment. 

"Made  of  solid  mahogany,  it  is  fitted  with  a 
double  spring  motor  which  is  so  accurately  reg- 
ulated as  to  produce  the  finest  tonal  results  from 
records  of  any  make.  A  new  Universal  tone 
arm  is  designed  to  develop  and  amplify  sound 
waves  from  a  correct  scientific  standpoint. 
Other  features  of  the  new  phonograph  are  the 
automatic  stop  and  a  tilting  motor  board,  while 
all  visible  parts  are  heavily  plated  in  gold." 

THE  PHONOGRAPH  DESIGNING  CO. 

Organized  in  Chicago  for  the  Purposes  of  Cre- 
ating New  and  Improved  Styles  of  Cabinets 

Chicago,  III.,  March  10.— The  Phonograph  De- 
signing Co.  has  been  organized  by  Maurice 
Hebert,  I.  A.  Lund  and  M.  S.  Swichart.  The 
company  was  organized  for  the  purpose  of  cre- 
ating and  executing  new  and  improved  styles 
in  talking  machine  cases  and  cabinets,  and  has 
already  done  much  work  for  Western  manu- 
facturers. 

Mr.  Hebert,  who  is  to  be  the  art  director  of 
the  new  company's  activities,  has  been  identi- 
fied with  furniture  designing  and  reproduction 
all  of  his  life.  He  is  a  graduate  of  the  French 
schools,  and  has  won  many  honors,  both  in 
Europe,  and  in  this  country. 

I.  A.  Lund,  who  is  to  have  charge  of  the  pro- 
duction of  specially  designed  cases,  etc.,  has  had 
long  experience  in  the  more  practical  end  of 
the  woodworking  business,  and  also  combines 
with  it  a  knowledge  of  how  to  put  in  tangible 
form  the  beautiful  creations  of  the  designer. 

Mr.  Swichart  is  to  have  special  charge  of  all 
things  relating  to  the  acoustic  division  of  work, 
and  he  will  make  it  his  especial  business  to  see 
that  the  tonal  qualities  of  an  instrument  can 
be  taken  care  of  first. 

The  company  has  a  factory  on  the  South 
Side,  where  it  will  manufacture  special  cabinets 
as  well  as  work  out  in  actual  form  any  contem- 
plated designs. 

McKINLEY  HITS  IN  POSTERS 

Chicago,  III.,  March  10—  The  McKinley  Music 
Co.,  of  Chicago,  general  music  publishers,  are 
issuing  colored  posters  for  use  upon  the  wall 
or  windows  calling  attention  of  the  record  buy- 
ing public  to  the  McKinley  hits  that  can  be 


secured  on  Victor  records.  These  posters  are 
handsomely  designed  in  colors,,  and  are  very 
well  suited  to  the  purpose.  The  idea  was  taken 
up  by  the  McKinley  Co.  because  of  the  remark- 
able sale  of  Victor  records  of  the  number  "I 
Ain't  Got  Nobody,"  one  of  the  most  popular 
"blues"  numbers  ever  published.  Posters  are 
also  furnished  exploiting  "Paradise  Blues" 
(Victor  18152);  "On  the  Dixie  Highway"  (Vic- 
tor 1822G),  and  "La  Danza  Appasionata"  (Vic- 
tor 18217).  "On  the  Dixie  Highway"  is  played 
by  the  famous  Van  Eps  Banjo  Trio;  while  "La 
Danza  Appasionata"  is  the  work  of  the  famous 
Brown  Brothers  Saxophone  Sextet,  who  made 
such  a  tremendous  hit  with  the  Ziegfeld  Follies, 
and  to  whom  much  of  the  popularity  of  the 
saxophone  is  due. 


COLUMBIA  C0.=B0ST0N  STORE  CASE 


U.  S.  Supreme  Court  Refers  Defendant's  Ques- 
tions Back  to  Court  of  Appeals 


Chicago,  III.,  March  10. — In  the  course  of  the 
litigation  between  the  American  Graphophone 
Co.  and  the  Columbia  Co.  vs.  the  Boston  Store, 
of  Chicago,  relative  to  the  maintenance  of  the 
established  price  of  Columbia  goods,  there  have 
arisen  four  questions  of  the  law  which  the  Cir- 
cuit Court  of  Appeals  of  this  district  has  asked 
the  Supreme  Court  to  decide.  The  principal  one 
of  the  questions  that  have  risen  out  of  the  case 
is : 

"3.  Can  a  patentee,  in  connection  with  the  act 
of  delivering  his  patented  article  to  another 
for  a  gross  consideration  then  received,  lawfully 


reserve  by  contract  a  part  of  his  monopoly 
right  to  sell?" 

Attorneys  for  the  opposing  sides  will  appear 
before  the  Supreme  Court  when  that  tribunal  is 
ready  and  will  argue  the  points  involved.  The 
matter  will  probably  be  heard  some  time  in  the 
fall,  hardly  before. 

Counsel  for  the  defendant  had  asked  that  the 
Supreme  Court  review  the  entire  record,  but 
this  was  denied. 

A  local  trade  paper  on  Friday  printed  a  gar- 
bled and  highly  inaccurate  report  that  the  Su- 
preme Court  had  decided  the  entire  question  in 
favor  of  the  Columbia  Co. 

Thus  far  the  Court  of  Appeals  has  rendered 
no  decision  and  will  now  await  the  deliberation 
of  the  Supreme  Court  on  the  points  at  law  in 
which  the  lower  court  desires  instructions. 


ANNOUNCE  THE  HUMANOLA 

A  Talking  Machine  With  Many  Distinctive  Fea- 
tures Made  by  Illinois  Concern 


Galesburg,  III.,  March  8. — One  of  the  notable 
features  of  the  Humanola  cabinet  talking  ma- 
chine, made  by  the  Humanola  Talking  Machine 
Co.,  of  this  city,  is  that  it  plays  all  types  of  rec- 
ords without  changing  the  position  of  the  re- 
producer. Another  is  the  use  of  three  vibrat- 
ing plates  for  the  clarifying  of  the  tones  from 
the  time  it  leaves  the  diaphragm  until  it  reaches 
the  horn. 

The  Humanola  is  made  in  one  style  only,  but 
is  furnished  in  either  fumed  or  golden  oak  and 
mahogany. 

The  machine  is  made  complete  by  the  firm. 
They  make  their  own  tone  arms  and  repro- 
ducers, which  are  of  unique  design,  and  their 
own  cases,  which  also  betray  marked  originality. 
This,  according  to  Nathan  Nelson,  the  inventor 
of  the  Humanola,  is  the  secret  of  the  instru- 
ment's tone  quality.  Mr.  Nelson  claims  that  all 
surface  noises  are  eliminated  and  this,  he  thinks, 
is  a  feature  that  in  itself  is  sufficient  to  com- 
mend the  instrument  to  the  attention  of  a  dis- 
criminating public. 

The  Humanola  is  marketed  entirely  through 
jobbers  and  the  firm  is  prepared  to  make  dis- 
tributive contracts,  providing  for  exclusive  job- 
bing territory.  They  have  still  some  territory 
in  various  sections  of  the  country  to  assign  to 
responsible  concerns  who  are  wide  awake  and 
out  for  business. 


EVER  SINCE  the  invention  of  the  Talking  Machine 
the  big  problem  has  been  to  ELIMINATE  the 
Needle  Scratch.    Various  devises  have  been  applied 
to  the  sound  box,  all  of  which  acted  as  mufflers. 
The  tone  was  modified  but  the  scratch  remained. 
You  endured  the  scratch  to  enjoy  the  music.  With 
the  "LITTLE  ONE-DEB"  you  enjoy  without  en-  , 
during.    You  will  be  astonished  at  the  improvement  £Q 
in   all   records,  especially 
the   new    life   and  sweet, 
pure  tone  of  your  old  and 
worn  favorites  that  have  n 
become     worn     out     and  I 
scratchy    from    long    use.  Sfft 
Adds  one-third  to  the  life  HH 
of  any  record.    You  really  Hyp 
must   have   it   because   it  HC 
makes  your  Talking  Ma-  u 
chine    investment  doubly 
valuable.      Instantly  at- 
tached to  any  needle  ma- 
chine.     Pathe,  Victrola. 
ORDER    TO-DAY,  POST 
PAID  75c.    MONEY  BACK 
IE  NOT  SATISFACTORY. 


STOP  THAT  SCRATCH 


THE 

"LITTLE  ONE-DER  di°te* 


Big  Seller  for  Dealers.    BIG  DISCOUNT. 


BROWN  MUSIC  CO.,  3018  E.  91st  St.,  Chicago,  Dept.  A 
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No.  10.  For 
Victrolas  and 
Sonoras. 


RECORD  BRUSH 

Patented  September  25, and  October  2,  1906.    September  7,  1907 

Price  25c. 


By  automatically  removing  all  dust  and  dirt 
from  the  record  grooves  insures  that  which  is 
most  desired  by  all  owners  of  talking  machines, 

A  CLEAR  REPRODUCTION 


No.  20.  For 
Columbia. 


BRUSH  IN  OPERATION 


A  quick  seller.  Its  value  being  recognized  at  once.  Liberal 
discounts  to  jobbers  and  dealers.  Advertising  matter  supplied 
free  with  orders.  Sample  brush  and  price  list  mailed  on  re- 
quest.   In  ordering  give  number  of  brush  desired,  as  above. 


Talking  Machine  Co. 
97  Chambers  St.   near  church  st  New  York 
VICTOR  DISTRIBUTORS 


RE=EQUIPMENT^ OF  STORES 

Talking  Machine  Trade  Re-Making  and  Beauti- 
fying Their  Establishments,  Judging  From  Big 
Orders  Placed  With  Unit  Construction  Co. 

Philadelphia,  Pa.,  March  9. — No  better  idea  of 
the  prosperity  in  the  talking  machine  industry, 
nor  surer  forecast  of  the  prospect  for  increased 
business  during  1917,  is  to  be  had  than  is  offered 
by  the  present  activity  of  the  trade  in  all  sec- 
tions of  the  country  in  increasing  their  equip- 
ment facilities  in  the  effort  to  keep  pace  with  the 
demands. 

Since  January  1  the  Unit  Construction  Co.,  this 
city,  have  received  equipment  contracts  for  over 
one  hundred  talking  machine  stores  and  depart- 
ments, and  these  contracts  are  now  being  re- 
ceived by  them  at  the  rate  of  from  one  to  ten 
daily.  This  activity  has  not  been  confined  to  any 
one  particular  section  of  the  country,  but  has  ex- 
tended from  Texas  to  Nova  Scotia,  and  from 
New  York  to  California,  while  many  of  these 
contracts  are  placed  by  mail  or  wire.  The  Unit 
Co.'s  mail  order  system  being  highly  developed 
and  organized  to  give  perfect  service,  their  five 
specially  trained  outside  representatives  have 
covered  almost  50,000  miles  since  January  1,  and 
have  been  compelled  to  work  night  and  day  to 
keep  pace  with  the  demand. 

In  one  day  this  March  ten  contracts  were 
closed  averaging  $1,000  each.  It  is  in  order  to 
cope  with  such  demands  that  immense  stocks  of 
Unico  demonstrating  rooms,  record  racks  and 
record  counters  have  been  prepared  to  meet  this 
demand  and  replacements  are  continuously  be- 
ing made  to  keep  their  stocks  up  to  the  require- 
ment of  Unico  service.  Orders  are  placed  un- 
der finish  the  same  day  as  received,  and  the 
entire  plant  operated  on  time  schedules,  insur- 
ing the  delivery  of  equipment  of  maximum  qual- 
ity in  minimum  time.  The  company's  traffic 
department  has  been  successful  in  accomplish- 
ing deliveries  on  schedule  irrespective  of  the 
embargoes  which  have  been  in  force. 

Among  the  contracts  handled  by  the  company 
since  January  1  for  Unico  equipment,  includ- 
ing demonstrating  rooms,  record  racks,  record 
counters  and  general  interior  decoration  are 
those  for  the  following  prominent  concerns: 
The  Standard  Talking  Machine  Co.,  Pittsburgh, 
Pa.;  Rudolph  Wurlitzer  Co.,  Piqua,  O.;  Cressey 
&  Allen,  Portland,  Me.;  Jordan  Marsh  Co.,  Bos- 
ton, Mass.;  Penn  Phonograph  Co.,  Philadel- 
phia, Pa.;  S.  B.  Davega  Co.,  Inc.,  New  York; 
Fulton-Driggs  &  Smith  Co.,  Waterbury,  Conn.; 
A.  Hospe  Co.,  Omaha,  Neb.;  Eastern  Talking 
Machine  Co.,  Boston,  Mass.;  Neal,  Clark  &  Neal 
Co.,  Buffalo,  N.  Y.;  J.  W.  Carter  Music  Co., 
Houston,  Tex.;  Travis  Bros.,  Sydney,  Nova 
Scotia;  H.  E.  Irish  Co.,  Santa  Cruz,  Cal;  Peck 
Leach  Furniture  Co.,  Taunton,  Mass.;  Thos. 
Purseglove,  Northampton,  Mass.;  R.  Montalvo, 
Jr.,  New  Brunswick,  N.  J.;  Laverty  Music  Co., 
Gadsden,  Ala.;  Wm.  L.  Nutting,  Nashua,  N.  H.; 
F.  J.  Weigand,  Barberton,  O.;  T.  E.  Weir, 
Muncie,  Ind.;  P.  M.  Griggs,  Kewanee,  111.; 
Thurman  Boone  Co.,  Roanoke,  Va.;  H.  M.  Cur- 


tis, Lynn,  Mass.;  J.  D.  Harden,  Sterling,  111.; 
Bissell-Weisert  Piano  Co.,  Chicago,  111.;  Col- 
lege Book  Store,  Kingston,  Ont;  Buckingham 
&  Moak,  Utica,  N.  Y.;  H.  Batterman  Co.,  Brook- 
lyn, N.  Y.;  Reiff  &  Helt,  Lykens,  Pa.;  Claude 
O.  Buckpitt,  Elmira,  N.  Y.;  J.  F.  Connery,  Mid- 
dletown,  Conn.;  J.  D.  Armstrong  Drug  Co., 
Brownsville,  Pa.;  W.  H.  Hannold  &  Sons, 
Swedesboro,  N.  J.;  Geo.  H.  Sharp,  Westfield, 
Mass.;  Ludwig  Baumann  &  Co.,  Newark,  N.  J.; 


B.  Guy  Warner,  Brooklyn,  N.  Y.;  F.  L.  Steers 
Co.,  Inc.,  New  York;  Sunbury  Sporting  Goods 
Co.,  Sunbury,  Pa.;  B.  B.  Todd,  Philadelphia,  Pa.; 
Day  Carpet  Co.,  Peoria,  111.;  J.  A.  V.  Thomas, 
Meriden,  Conn.;  M.  Doyle  Marks  Co.,  Elmira, 
N.  Y.;  Wentworth  Music  Co.,  Waterville,  Me.; 
The  Edwards  Co.,  Southbridge,  Mass.;  Camp- 
bell Furniture  Co.,  Piqua,  O.;  F.  Imfeld,  Ham- 
ilton, O.;  E.  DeCarlo,  Trenton,  N.  J.;  Anderson 
Piano  Co.,  Hamilton,  O.;  Geo.  Krebs,  Inc., 
Hamilton,  O.;  Donahoe  &  Donahoe,  Fort 
Dodge,  la.;  Claypool  Goodbar  Music  Co.,  Craw- 
fordsville,  Ind.;  Chas.  H.  Beetle,  Shelby ville, 
111.;  Lit  Brothers,  Philadelphia,  Pa.;  Wilbur 
Templin  Music  Co.,  Elkhart,  Ind.;  Geo.  D. 
Woods  Co.,  Winchendon,  Mass.;  T.  B.  Mathews, 
Fitchburg,  Mass.;  H.  H.  Parkis,  Gardiner,  Mass.; 
Peoples  Outfitting  Co.,  Toledo,  O.;  J.  J.  Barry, 
Ayer,  Mass.;  Reichwein  &  Schafer,  Philadelphia, 
Pa.;  B.  L.  Conchar  &  Co.,  Springfield,  Mass.; 
The  M.  Steinert  &  Sons  Co.,  Bangor,  Me.;  Port- 
land, Me.;  Waterbury,  Conn.;  New  Haven, 
Conn.;  Brockton,  Mass. 

Don't  forget  to  include  in  your  selling  cost 
of  merchandise  not  only  the  invoice  value  with 
freight  and  drayage,  but  rent,  taxes,  insurance, 
interest,  bad  accounts,  waste  and  shrinkages,  as 
well  as  clerk  hire,  light,  heat,  etc. 

The  merchant  who  buys,  without  first  study- 
ing his  local  market,  is  like  a  traveler  without 
a  map,  he  is  likely  to  end  his  journey  at  the 
wrong  destination. 


STANDARD  CLEANER 
Price  50  cents,  list 

" SIMPLEX"  CLEANER 
Price  15  cents,  list 


"STANDARD" 
"SIMPLEX" 

RECORD 
CLEANERS 


Send  10  cents  in  stamps  for  a  sample  cleaner.  Write  on  your  busi- 
ness letter  head  only.   Place  regular  orders  through  your  jobber. 

KIRKMAN  ENGINEERING  CORPORATION 

Successors  to  the  Standard  Gramaphone  Appliance  Co. 

237  LAFAYETTE  STREET  NEW  YORK 
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THE  MAGNOLAS  IN  PERIOD  STYLES 

Talking  Machine  Case  Designs  Represent  Faith- 
ful Adaptations  of  the  Creations  of  the  Great 
Masters  of  Furniture  Design 


Chicago,  III.,  March  5. — Ever  since  their  first 
style  was  put  on  the  market,  the  Magnola 
Talking  Machine  Co.,  Otto  Schulz,  president, 
has  been  using  carefully  made  adaptations  to 
talking  machine  requirements  of  styles  in  line 
and  ornament  associated  with  the  great  schools 
of  eighteenth  century  furniture  design.  The 
present  run  of  Magnola  styles  shows  designs 
after  the  school  of  Sheraton,  Queen  Anne, 
Louis  XVI  and  the  Brothers  Adam.  The  idea 
of  period  designs  for  talking  machines  has  been 
worked  out  by  the  Magnola  Co.  with  great  care 
and  proportionate  success. 

The  illustration  herewith  shows  the  style  75 
Magnola,  which  retails  at  $75,  and  is  designed 


Magnola  Style  75,  Sheraton  Design 
after  Sheraton.  In  order  to  appreciate  the  ap- 
propriateness, fidelity  and  good  taste  of  the  de- 
sign it  may  be  well  to  recall  that  Thomas 
Sheraton  followed  the  great  period  of  Chippen- 
dale in  England,  and  was  at  the  height  of  his 
fame  when  the  French  Revolution  was  at  its 
height  and  the  Louis  XVI  period  in  French  fur- 
niture was  in  its  decline.  Sheraton's  work  is 
distinguished  for  its  combination  of  lightness 
with  strength.  In  the  supporting  legs  of  the 
Magnola  75  the  designers  have  closely  followed 
the  best  of  the  Sheraton  tradition,  and  then 
have  carried  out  his  lines  faithfully  in  the  divi- 
sion of  the  paneling,  the  shape  of  the  top-cover, 
the  convexity  of  corners  and  general  treatment 
of  spaces. 

Of  course,  one  cannot  actually  imitate  a 
period  design  in  a  piece  like  a  talking  machine 
cabinet,  which  did  not  exist  in  the  original  de- 
signer's time.     But  it  is  possible  to  catch  the 


LANSING  KHAKI  MOVING  COVERS 

V/OU  have  just  passed  through  the  busiest  season  in  the 
history  of  the  Phonograph.  Look  back  over  your  delivery 
expenses,  at  what  it  cost  you  for  paper,  for  twine,  for  time  used 
in  packing,  together  with  the  cost  of  sending  a  polisher  to  each 
home  to  remove  inevitable  scratches  and  other  blemishes.  Then 
deduct  from  this  amount  the  cost  of  a  sufficient  quantity  of 

LANSING  KHAKI  MOVING  COVERS 

to  take  complete  care  of  your  deliveries — this  quantity  will  last  for 
several  seasons — and  note  what  might  have  been  saved! 

LANSING  KHAKI  MOVING  COVERS  make 
contented  customers —  are  money  savers,  and  a  necessary 
part  of  your  delivery  system.    Equip  yourself  with  them. 

Send  for  Latest  Booklet  and  Fullest  Information 

E.  H.  LANSING 

MANUFACTURER 

611  WASHINGTON  ST.,  BOSTON,  MASS. 


spirit  of  the  craftsman,  and  this  spirit  is  faith- 
fully reflected  in  the  Magnola  styles.  Especial 
attention  might  also  be  directed  towards  the  re- 
markable casing  of  Magnola  style  200  in  which 
the  work  of  the  Brothers  Adam  is  likewise  re- 
flected. The  adaptation  of  style  is  carried  out 
in  the  Magnola  200  in  a  really  wonderfully  faith- 
ful style,  so  that  if  one  of  the  Brothers  were 
to  see  it  he  might  well  believe  it  to  be  a  piece 
of  his  own.  In  fact,  wine-coolers  of  Adam 
design  have  been  made,  in  past  days,  resting 
on  cabinets  of  which  the  general  lines  are  ex- 
actly reproduced  in  the  Adam  style  Magnola. 

The  above  pointers  on  period  design  are  de- 
rived from  the  remarks  of  President  Otto 
Schulz,  who  is  an  admitted  authority  on  the 
subject  and  under  whose  immediate  supervision 
the  Magnola  designs  were  made. 


tain  constructional  features  which  will  make 
them  different  from  any  tone  arms  now  on  the 
market,  and  those  manufacturers  who  have 
visited  the  Markels  plant  during  the  past  fort- 
night are  enthusiastic  in  predicting  marked  suc- 
cess for  the  new  Markels  tone  arms. 

Since  the  first  of  the  year  Mr.  Markels  has 
opened  a  number  of  new  accounts  for  his  motor 
line,  and  in  addition  has  signed  contracts  with 
his  1916  customers  calling  for  more  than  three 
times  the  shipments  they  received  last  year. 
Mr.  Markels  is  giving  his  personal  attention  to 
every  phase  of  the  manufacture  of  his  products, 
and  his  present  plans  call  for  more  intensive 
service  to  his  patrons  all  along  the  line. 


INCREASE  FACTORY  FACILITIES 


Leonard  Markels,  New  York,  manufacturer 
of  motors,  tone  arms  and  sound  boxes,  has  re- 
cently made  a  number  of  additions  to  his  fac- 
tory facilities,  including  the  installation  of  new 
machinery,  and  the  enlargement  of  his  experi- 
mental shop  and  laboratory.  The  latter  move 
was  made  in  order  that  Mr.  Markels  may  have 
sufficient  room  for  the  perfection  and  completion 
of  a  number  of  new  tone  arms  which  he  expects 
tc  have  ready  for  the  market  in  the  very  near 
future.    These  new  tone  arms  will  embody  cer- 


CALLS  ON  THE  NEW  YORK  TRADE 

R.  W.  Gresser,  sales  manager  of  the  Delpheon 
Co.,  Bay  City,  Mich.,  manufacturer  of  the  "Del- 
pheon" line  was  a  visitor  to  New  York  this 
week,  closing,a  number  of  deals  for  "Delpheon" 
representation,  and  making  arrangements  for  the 
general  expansion  of  the  company's  business. 
He  states  that  the  outlook  is  very  encouraging, 
as  the  Delpheon  factory  is  working  to  capacity 
to  take  care  of  the  increasing  demands  of  its 
dealers. 


Wener  Bros.,  Quincy,  111.,  are  practically 
doubling  the  size  of  their  phonograph  depart- 
ment to  permit  of  their  carrying  a  larger  stock. 
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AN  ARGUMENT  which  appeals  convincingly— 
that  sells  the  Pathephone.  An  argument  which 
has  no  back-kick!  This  argument  is  the  Pat-he 
Sapphire  Ball.  The  story  of  this  invention  is  proving 
its  selling  power  daily  for  thousands  of  talking  machine 
merchants  the  country  over.  It  is  destined  to  make  its 
selling  power  felt  by  all  dealers. 

Have  you  tried  it  out? 

THE  PATHE  SAPPHIRE  BALL 


is  a  polished,  ball-shaped,  genuine  jewel  used  in  place  of 
sharp  metal  needles  to  play  Pathe  records.  Its  advan- 
tages are  five-fold: 

1.  It  glides  smoothly  through  the  sound  grooves  of 
the  record  without  cutting,  digging  or  ripping  the  sur- 
face. This  is  why  Pathe  records  may  be  played  1,000 
times  or  more  without  showing  perceptible  signs  of  wear. 

2.  The  Pathe  Sapphire  Ball  is  permanent.  The 
owner  of  a  Pathephone  never  has  to  fear  the  ruin  of  a 
expensive  record  just  because  he  has  forgotten  to  insert 
a  new  needle. 


PATHE  FRERE 


The  Pathe  Sapphire  Ball 
Playing  a  Pathe  Record. 
{Very  much  enlarged.) 
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Enter— A  Phonograph 
Selling-Argument 
That  SELLS 


3.  No  needles  to  change.  No  worry  about  the  sup- 
ly  of  needles  running  short.  The  bother  is  eliminated ; 
he  expense  is  eliminated. 

4.  The  Pathe  Sapphire  Ball  fits  so  closely  into  the 
/ide  semi-circular  sound  groove  of  the  Pathe  Record 
hat  it  draws  out  all  the  music,,  instead  of  only  part  of  it. 

5.  The  combination  of  Pathe  Records  and  Pathe 
Sapphire  Ball  eliminates  surface  scratch,  such  as  is 
aused  by  a  sharp  steel  needle  operating  over  a  surface 
f  plastic  material. 

But  see  the  other  big  advantages  the  Pathe  line 
ives  you. 

COMPLETENESS  OF  PATHEPHONE  LINE 

Pathephones  are  furnished  in  prices  ranging  from 
125  to  $225,  each  model  showing  the  greatest  value  for 
he  money.  Every  machine  is  equipped  so  it  will  play 
uy  disc  record  on  the  market.  Every  Pathephone  has 
.  tone  control  modulator. 

The  No.  75  Pathephone  shown  in  illustration  is  one 
>f  the  most  popular  Pathe  models.  Dealers  everywhere 
eport  the  tremendous  appeal  it  is  making  to  music  lovers 
vho  want  supreme  musical  quality  at  a  popular  price. 


THE  [PATHE  REPERTOIRE 

In  the  great  library  of  Pathe  European  and  Ameri- 
can Double  Disc  Records  the  dealer  finds  the  ideal  Com- 
plete Phonograph  Proposition. 

The  world's  best  music  all  on  double  discs.  And 
economically  priced  at  65c  to  $4.00. 

There  is  no  end  to  the  rich  field  of  music  opened  to 
Pathephone  owners.  Records  by  favorite  American 
artists.  Records  by  great  foreign  singers  who  have 
never  been  heard  in  America.  Celebrated  foreign  or- 
chestras and  bands.  Delightful  foreign  musical  novel 
ties.  In  fact  there  is  a  wealth  of  European  music  both 
vocal  and  instrumental — enjoyed  by  no  other  line. 

THE  PATHEPHONE  IS  NOT  LIMITED 

The  Pathephone  plays  beautifully  every  disc  record 
made,  without  extra  attachments.  But  for  perfect  satis- 
faction the  dealer  should  urge  upon  his  customers  the 
combination  of  Pathephone  and  Pathe  Records. 

Are  you  in  a  position  to  take  care  of  more  business 
and  better  business?  Then  write  us  for  details  of  the 
Pathe  proposition. 


> 


HONOGRAPH  CO 

Factory  and  General  Office,  10-32  Grand  Avenue,  Brooklyn,  N.  Y. 
Pathe  Freres  Phonograph  Company  of  Canada,  Ltd.,  6  Clifford  Street,  Toronto 
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ARRANGE  FOR  CARUSO  CONCERT 


Standard  Talking  Machine  Co.  Guarantees 
Large  Amount  Necessary  to  Insure  Appear- 
ance of  Great  Tenor  in  Pittsburgh  on  May  5 


Pittsburgh,  Pa.,  March  5. — One  of  the  most 
important  announcements  of  its  kind  yet  made 
in  the  trade  is  that  to  the  effect  that  the  Stand- 
ard Talking  Machine  Co.,  this  city,  has  per- 
fected arrangements  with  the  Metropolitan  Mu- 
sical Bureau  of  New  York,  whereby  Enrico  Ca- 
ruso, the  famous  tenor,  will  appear  in  concert 
at  the  Shriners'  Mosque  here  on  the  evening 
of  May  5  with  the  Cincinnati  Symphony  Or- 
chestra, of  which  Ernest  Kunwald  is  conductor. 
Miss  May  Beegle  will  be  in  charge  of  the  local 
promotion  work. 

The  coming  concert  by  Mr.  Caruso  will  be 
his  first  appearance  in  Pittsburgh  in  nine  years, 
and  is-  made  possible  through  the  Standard 
Talking  Machine  Co.  guaranteeing  the  amount 
of  money  necessary  to  bring  him  to  the  city. 
The  figure  is  said  to  be  the  highest  ever  paid  an 
artist  in  America.  There  was  considerable 
competition  in  the  West  for  Mr.  Caruso,  for  it 
will  only  be  possible  for  him  to  give  three 
concerts  outside  of  the  opera  season  before  he 
goes  to  Buenos  Ayres.  His  other  appearances 
are  in  Cincinnati  and  Toledo. 

Upon  moving  into  their  elaborate  new  build- 
ing the  Standard  Talking  Machine  Co.  an- 
nounced plans  for  dealer  service  and  for  the  ex- 
ploitation of  the  Victor  line  that  are  most  elab- 
orate. The  announcement  of  the  Caruso  con- 
cert coming  at  this  time  offers  unquestionable 
proof  of  the  sincerity  of  those  plans. 


Mehlin  &  Sons  Selected  Van  Veen  Booths 

They  Recognized  the  Merits 
of  the  Van  Veen  System 

Van  Veen  Bed-Set  Sectional 
Booths  can  be  erected  as  easily 
as  a  bed  (no  skilled  labor  re- 
quired). Booths  shipped  on 
short  notice  anywhere.  Room 
sizes  any  multiple  of  3  feet. 
High  grade  finish,  will  match 
your  sample  if  desired.  Sound 
proof  construction.  Mail  your 
requirements  for  prices  and 
descriptive  circulars. 

WE  DESIGN  and  BUILD 
COMPLETE  INTERIORS 


Van  Veen  Interior  in  New  Mehlin  Warerooms,  4  E.  43rd  St.,  N.  Y. 


ARTHUR  L.  VAN  VEEN  &  CO.,  Marbridge  Building,  Broadway  and  34th  Street,  New  York 


business,  and  according  to  its  present  plans  it 
will  be  in  a  position  to  turn  out  records  within 
a  month.  This  company  is  making  rapid  prog- 
ress with  the  Pathe  line  in  the  Dominion  of 
Canada,  and  many  well  known  concerns  are 
handling  the  line  with  increasing  success. 


IMPROVED  VICTROLA  DEPT.  READY 

Harding  &  Miller  Arrange  Elaborate  Depart- 
ment on  Main  Floor  of  Building  in  Evansville, 
Ind. — Provides  Seven  Demonstration  Booths 


H. 


RETURNS  FROM  SOUTHERN  TRIP 

N.    McMenimen   Closes   Many  Important 
Deals — Also  Visited  Canada 


H.  N.  McMenimen,  managing  director  of  the 
Pathe  Freres  Phonograph  Co.,  Brooklyn,  N.  Y., 
returned  to  his  desk  last  week  after  an  ex- 
tended southern  and  southwest  trip,  upon  which 
•he  consummated  a  number  of  important  trans- 
actions, whereby  well  known  houses  will  han- 
dle the  Pathe  line  as  distributors.  He  is  en- 
thusiastic in  his  comments  anent  the  business 
situation,  saying  that  Pathe  jobbers  and  deal- 
ers are  closing  a  business  far  ahead  of  last  year. 

After  spending  a  few  days  in  New  York,  Mr. 
McMenimen  left  for  Canada  to  call  upon  the 
Pathe  Freres  Phonograph  of  Canada,  whose 
headquarters  are  at  Toronto.  He  found  this 
company   making   preparations    for   a  banner 


Evansville,  Ind.,  March  5. — Work  has  been 
practically  completed  on  the  elaborate  new  main 
floor  Victrola  department  of  the  Harding  & 
Miller  Music  Co.,  at  524  Main  street,  this  city, 
and  the  visitor  is  now  able  to  appreciate  in  some 
degree  the  elaborate  character  of  the  company's 
plans. 

The  new  Victrola  quarters  take  the  place  of 
the  former  piano  wareroom  and  occupies  about 
half  the  floor.  In  addition  to  a  large  space  for 
machine  display  there  are  also  provided  seven 
sound-proof  demonstration  parlors  all  hand- 
somely lighted  and  furnished.  A  modern  rec- 
ord department  has  also  been  installed.  Im- 
provements cost  in  the  neighborhood  of  $4,000. 


Rosenbaum  &  Mendel,  an  old  established  fur- 
niture house  of  Memphis,  Tenn.,  have  recently 
opened  a  talking  machine  department  handling 
the  Starr  phonographs  and  records,  manufac- 
tured by  the  Starr  Piano  Co.,  Richmond,  Ind. 


An  opportunity  to  secure 

MOTORS 

at  extremely  low  prices  for  immediate 

delivery 

In  lots  of     100  -at  $1.00  each 

In  lots  of  1,000  —  at   0.95  each  . 

In  lots  of  5,000  -  at    0.90  each 

Absolutely  true  running,  best  small  motor  made  in  America. 
Send  $1.25  for  sample. 


MAIN  SPRINGS 

No.  9,  8H  feet  long,  ?4  in.  width  by  0.21  at  2*c 

In  lots  of  1,000  at  18c 

No.  10,  10  feet  long  by  %  in.  by  0.22  at  38c 

In  lots  of  1,000  at  35c 


TONE-ARM  RESTS 

With  Green  Felt  Cushion,  per  100  


.$3.00 


UNIVERSAL  TONE-ARMS 

No.  10  Mica  Sound-box  at  $1.30 

No.  50  Mica  Sound-box  at  $1.75 


NEEDLE  CUPS 

No.  10,  Open,  per  100  $1.50 

No.  10,  Closed,  for  used  needles,  per  100  $2.30 


FAVORITE  TALKING  MACHINE  CO. 


438  Broadway 


Tel.  Spring  6229 


NEW  YORK 


HOCHSTEIN  WITH  EMERSON 

Noted   Violinist   to    Make   Records   for  This 
Company — Weil-Known  Musical  Figure 


David  Hochstein,  the  violinist,  whose  splendid 
performance  has  elicited  unusual  praise  both 
here  and  abroad,  will  shortly  be  heard  on  Emer- 
son records.  Mr.  Hochstein  is  American  by 
birth.  His  talents  showed  themselves  while  he 
was  very  young,  and  he  was  sent  to  Europe  to 
complete  his  training.  He  won  a  free  scholar- 
ship at  the  Meisterschule  in  Vienna,  and  later 
graduated  with  the  highest  honors — receiving 
both  the  first  prize  of  one  thousand  crowns,  and 
the  Austrian  State  Diploma.  He  has  estab- 
lished a  very  enviable  reputation  abroad  at  re- 
citals in  Vienna,  Petrograd,  Dresden,  Berlin, 
London  and  other  European  cities. 

He  came  to  America  purposely  unheralded 
and  gave  recitals  in  New  York  and  Boston. 
Such  critics  as  Krehbiel,  of  the  Tribune; 
Aldrich,  of  the  Times,  and  Hale,  of  the  Boston 
Herald,  and  others,  unknowingly  reiterated  the 
judgment  of  their  European  colleagues  and 
unanimously  proclaimed  him  an  artist  of  supe- 
rior merit.  He  has  already  played  two  selec- 
tions— "Waltz  in  A  Major,"  by  Brahms,  and 
"Liebeslied,"  by  Fritz  Kreisler — which  embody 
all  his  wonderful  technic  and  artistic  genius. 
These  two  records  will  appear  upon  the  next 
list  of  Emerson  records. 


A  Record  File 
You  Want 

For  Your  Patrons    Complete  SATISFACTION 

A  light  touch  of  the  finger  instantly  places  the  desired 
record  in  your  hand  ready  for  the  machine.  Nothing 
could  be  simpler  or  more  efficient  than  this  "Crip-N" 
record  file. 

Recommend  and  Sell  Genuine 
"Crip-N"  Record  Files 

To  Please  Your  Customers 

Priced  within  the  reach  of  all 
Model  CI.  for  70  Records,  $17.50 
Model  D3.  for  100  Records,  $25.00 

Our  dealer's  proposition  is  worth  while.    Write  for  it  NOW. 

CRIPPEN-RASE  CO.,  Inc. 

Rochester,  N.  Y. 
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THE  BEST  SELLING  ACCESSOR/ 
IN  PHONOGRAPH  HISTORY 


EG 


Automatic  0'¥V%  ft 
STARTancl^lUr 


MEANS  AN  EASY  SALE  to  every  new-machine-buyer  and  to  thousands 
of  present  owners.  It  means  an  unusual  profit  on  every  sale.  It  helps  to  sell 
instruments  and  keeps  owners  pleased.  It  revives  interest  in  old  record 
accounts  and  secures  prospects  for  new  machines. 

NOSET  needs  absolutely  no  setting,  no  adjusting,  no  regulation.  It  is  easily 
applied  and  once  attached  need  never  be  touched  again.  It  cannot  get  out  of 
order  and  is  fool-proof  and  wear-proof. 

Send  us  your  order  without  delay.  All  shipments  simultaneous  as  far  as  pos- 
sible. Priority  considered.  When  writing,  state  the  makes  of  machines  you 
carry  and  advise  whom  you  job  thru. 

Foresighted  MANUFACTURERS  have  availed  themselves  of  the  oppor- 
tunity offered  in  securing  this  device  for  their  machines.  We  are  pleased  to 
co-operate  with  factories  for  the  adaption  of  NOSET  to  meet  special  require- 
ments.   Our  Engineering  Department  is  at  your  service. 

GUARANTEED  FOR  LIFE 


Condon  Autostop  Company 

47  Wesft  42  nd  Street  — New  York 


$5°2  IN  CANADA 
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The  Trade  In  New  York  City  And  Vicinity 


A  pronounced  indication  of  a  record  shortage 
in  the  near  future  was  the  most  important  de- 
velopment in  local  talking-  machine  circles  last 
month.  For  over  a  year  there  has  been  a  tre- 
mendous scarcity  of  machines  of  all  types  and 
classes,  and  this  shortage  of  machine  product 
has  influenced  a  concentrated  drive  on  record 
business.  This  concentration  has  now  resulted 
in  a  record  business  far  beyond  all  expectations, 
and  notwithstanding  the  increased  manufactur- 
ing facilities  of  all  the  manufacturers,  there  is 
almost  certain  to  be  a  scarcity  of  the  best  sell- 
ing records  within  the  next  month  or  so. 
Sensing  the  Record  Situation 

Many  of  the  leading  distributors  have  already 
sensed  this  situation,  and  called  the  attention 
of  their  dealers  to  the  advisability  of  placing 
their  standard  record  orders  well  in  advance  of 
actual  requirements,  and  anticipating  the  call 
for  the  popular  selections  wherever  possible. 
The  educational  campaign  in  behalf  of  record 
business  instituted  by  the  manufacturers  and 
jobbers  a  year  ago  has  been  productive  of  phe- 
nomenal results,  and  many  dealers  are  now 
realizing  for  the  first  time  in  their  business  ex- 
perience the  vast  importance  of  their  record 
departments;  not  only  from  the  standpoint  of 
increased  revenue,  but  as  an  important  factor 
in  the  promotion  of  good-will  and  the  develop- 
ment of  machine  business. 

February  Sales  Far  Ahead  of  1916 

February  business  was  very  satisfactory,  and 
with  very  few  exceptions  the  dealers  closed  the 
month  with  sales  totals  far  in  advance  of  last 
year.  The  recent  developments  in  the  political 
and  international  situations  have  not,  appar- 
ently, exercised  any  influence  upon  the  talking- 
machine  industry.  On  the  contrary,  there  is  an 
optimism  in  all  divisions  of  the  business  which 
is  based  on  a  stability  that  gives  every  indica- 
tion of_being  permanent  and  increasing  in  its 
scope  as  time  goes  by.  Manufacturers,  job- 
bers and  dealers  who  have  given  careful  con- 
sideration to  the  future  of  the  talking  machine 
industry  appreciate  the  fact  that  the  success 
of  the  business  depends  on  the  general  adoption 
of  sound  and  recognized  principles  of  merchan- 
dising by  every  factor  of  the  trade.  With  that 
idea  in  mind,  important  steps  are  now  being 
considered  whereby  the  different  branches  of 
the  talking  machine  industry  may  co-operate 


with  one  another  more  intensively  than  they 
have  in  the  past. 

New  Series  of  Display  Cards 

The  efficiency  department  of  the  New  York 
Talking  Machine  Co.,  Victor  distributor,  has 
just  announced  a  new  series  of  display  cards 
which  far  exceed  in  attractiveness  the  former 
series  of  cards  issued  by  this  department.  The 
first  cards  in  this  new  series  feature  three  of 
the  most  popular  selections  in  the  April  sup- 
plement, and  are  presented  in  another  page 
of  this  issue  of  The  World.  The  company  is 
arranging  to  offer  these  cards  on  a  subscription 
basis  to  its  dealers  at  a  cost  of  75  cents  per 
month,  and  judging  from  the  success  of  the  first 
series  of  cards,  the  new  ones  will  be  important 
factors  in  the  growth  of  record  business,  if 
properly  displayed  in  windows  and  warerooms. 
The  New  York  Talking  Machine  Co.'s  efficiency 
department  has  just  compiled  a  new  list  of 
standard  records  which  is  ready  for  distribu- 
tion. This  list  contains  the  pick  of  the  Vic- 
tor catalog,  and  quite  a  number  of  Victor  deal- 
ers state  that  is  is  one  of  the  most  productive 
pieces  of  literature  which  they  are  using. 
Collections  Above  Normal 

Referring  to  February  business,  R.  F.  Bolton, 
district'  manager  of  the  Columbia  Graphophone 
Co.  commented  as  follows:  "February  sales 
were  far  ahead  of  any  corresponding  month  in 
our  history,  maintaining  the  same  ratio  of  in- 
crease which  we  have  attained  for  the  past 
twelve  months.  Our  record  business  has  been 
remarkably  active,  and  the  excellent  demand 
for  Lazaro  and  Barrientos  records  is  an  indi- 
cation of  the  popularity  of  the  better  class  of 
records.  High-priced  machines  continue  to  gain 
by  leaps  and  bounds,  and  the  fact  that  collec- 
tions have  been  above  normal  augurs  well  for 
the  stability  of  local  trade  during  the  spring  and 
summer  seasons." 

Increased  Record  Business 

'Wholesale  business  last  month  was  very  sat- 
isfactory," said  George  L.  Babson,  general  man- 
ager of  the  Phonograph  Corp.  of  Manhattan, 
Edison  Diamond  Disc  distributor.  "Sales  totals 
were  ahead  of  expectations,  showing  a  substan- 
tial gain  over  last  February.  The  sales  of  Edi- 
son Diamond  Disc  phonographs  were  very  grati- 
fying, and  last  month's  record  supplement  was 
the  finest  that  we  ever  issued.      In  fact  our 


dealers  tell  us  that  the  success  of  this  record 
supplement  was  an  impressive  indication  of  the 
quality  and  perfection  of  the  Edison  Diamond 
Discs  now  being  received  from  the  factories." 
Cash  Sales  Predominate 

L.  S.  McCormick,  manager  of  the  retail  inter- 
ests of  the  Sonora  Phonograph  Corp.,  New 
York,  in  a  chat  with  The  World,  said:  "The 
predominance  of  cash  business  last  month  was 
one  of  the  noteworthy  features  of  February 
sales.  The  month  as  a  whole  was  considerably 
ahead  of  the  quota  we  had  set,  and  every  one  of 
our  stores  showed  a  good  sized  increase  over 
the  figures  allotted  them  for  February  business. 
Collections  have  never  been  so  satisfactory,  and 
practically  all  of  our  instruments  are  being  sold 
on  a  basis  providing-  for  full  payment  in  three 
months.  It  is  interesting  to  note  that  our  new 
warerooms  at  279  Broadway,  although  located 
on  the  second  floor,  are  running  a  close  second 
in  sales  totals  to  our  warerooms  at  668  Fifth 
avenue,  the  leading  store  in  our  chain.  This 
proves  conclusively  that  if  you  have  an  article 
of  merit  to  sell,  you  can  sell  it  anywhere." 
Open  New  Victor  Warerooms 

Owens  &  Beers,  81  Chambers  street,  New 
York,  one  of  the  most  successful  Victor  dealers 
in  local  territory,  will  open  this  week,  a  new 
store  at  1216  Flatbush  avenue,  Brooklyn,  N.  Y., 
in  the  heart  of  a  district  which  is  generally  rec- 
ognized as  one  of  the  fastest  growing  in  the 
metropolitan  district.  This  concern  is  fitting 
up  attractive  warerooms  which  will  be  repre- 
sentative of  the  best  ideas  in  Victor  retail  store 
furnishing-  and  decoration.  The  remarkable  suc- 
cess achieved  by  Owens  &  Beers  may  be  at- 
tributed in  a  considerable  measure  to  their  thor- 
ough knowledge  of  every  phase  of  the  Victor 
business,  and  their  keen  and  aggressive  sales 
methods:  For  some  time  past  they  have  held 
informal  recitals  in  their  auditorium  at  81  Cham- 
bers street,  at  which,  well-known  Victor  artists 
have  appeared  and  entertained  the  general  pub- 
lic. These  recitals,  which  are  free  of  charge  to 
all  interested,  have  been  instrumental  in  building 
up  a  Victor  record  clientele  which  is  constantly 
expanding.  Similar  methods  will  be  followed 
in  the  new  Brooklyn  warerooms. 

To  Handle  Columbia  Line 

H.  Plager  &  Sons,  190  Main  street,  Hacken- 
sack,  N.  J.,  the  largest  furniture  house  in  its 
section  of  the  State,  and  the  largest  store  in 
Bergen  county,  has  just  opened  a  department 
devoted  exclusively  to  the  presentation  of  Co- 
lumbia Grafonolas  and  records.  The  formal 
opening  of  this  new  department  took  pake  on 
Saturday,  and  was  attended  by  many  well- 
known  members  of  the  metropolitan  Columbia 
trade,  including  several  representatives  of  the 
Columbia  wholesale  division.  In  pursuance  of 
their  usual  methods  of  progressiveness,  H. 
Plager  &  Sons  carried  full  pages  in  their  local 
newspapers  for  several  days  prior  to  the  formal 
opening,  inviting  the  public  to  visit  their  Co- 
lumbia department,  and  calling  attention  to  the 
unlimited  scope  of  the  Columbia  record  reper- 
toire. This  advertising  also  featured  the  com- 
plete line  of  Columbia  Grafonolas.  Judging 
from  the  first  day's  sales  totals  the  Plager 
Grafonola  department  will  be  a  success. 

Healthy  Edison  Diamond  Disc  Trade 

The  Montalvo  stores  in  New  Brunswick  and 
Perth  Amboy,  N.  J.,  are  enjoying  a  healthy  Edi- 
son Diamond  Disc  trade,  due  to  the  quality  of 
the  products  they  are  handling  and  the  up-to- 
dateness  of  their  sales  methods.  Particular  at- 
tention is  being  paid  to  Edison  Diamond  Disc 
business,  and  the  results  of  this  concentration 
are  evidenced  in  the  new  accounts  being  opened 
daily  at  the  Montalvo  stores. 


The  best  interest  of  your  business,  your  cus- 
tomers and  yourself  demand  that  you  swing 
your  business  into  line  for  better  conditions  dur- 
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New  York  City 


Phone,  2124  Cortlandt 
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A  GREATLY  IMPROVED 
POSTER  SERVICE 


That'll  move 

Records 

I  forijou  j 


■ll4plil^I* 


Record 

V«cfor  Record -N^56i^ 
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These  Modern 
Art  Posters 


TRb  huoNost  Famous  OperaNumbers 


i  Printed  in 
Three  Colors 


These  are  the  Cards  Featuring  April  Records 

(There'll  be  three  every  month) 

Displaced  in  Yom  Window  and  Store 
Theull  Pull  in  Record  Customers  and 

Help  You 
Increase Youx  Record  Business 

ORDER  BLANK  Date 

Kindly  enter  our  standing  order  for  your  Monthly  Record  Feature  Posters  @  75c.  per  month. 

Dealer's  Name     _  .,  Address  


NEW  YORK  TALKING  MACHINE  CO. 

119  West  40th  Street,  NewjYork 

Exclusively  Wholesale 


CHICAGO  TALKING  MACHINE  CO. 

12|North  Michigan  Avenue,  Chicago 


Exclusively  Wholesale 
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PROSPECTUS  OF  THE  SAENGER  COURSE  IN  VOCAL  TRAINING 

Elaborate  Booklet  Prepared  and  Issued  by  Victor  Talking  Machine  Co.  to  Describe  the  New 
Method  in  Voice  Culture — Its  Practicability  Strongly  Emphasized 

hanging  of 


The  Oscar  Saenger  Course  in  Vocal  Train- 
ing, prepared  and  issued  under  the  auspices 
of  the  Victor  Talking  Machine  Co.,  as  an- 
nounced in  The  World  last  month,  is  the  sub- 
ject of  a  most  elaborate  prospectus  recently  is- 
sued by  the  Victor  Co.  for  the  use  of  its.  dealers. 
The  prospectus  sets  forth  at  length  just  what 
the  Oscar  Saenger  Course  consists  of  and  what 
it  is  intended  to  accomplish  in  the  matter  of 
vocal  training. 

The  prospectus  will  not  be  available  as  adver- 
tising matter  for  distribution  by  the  trade,  but 
will  be  distributed  solely  from  the  factory,  and 
one  copy  will  be  supplied  to  each  dealer  for 
the  information  of  himself  and  clerks.  In  ad- 
dition to  setting  forth  the  character  of  the 
Course  and  its  object  in  general,  the  prospectus 
emphasizes  its  value  to  the  teaching  profession, 
especially  in  the  smaller  communities. 

The  complete  course  which  thus  far  has  been 
planned  for  five  voices' — bass,  baritone,  tenor, 
mezzo-soprano  and  soprano — begins  with  the 
fundamental  principles  of  breath  control  and 
register,  and  special  attention  is  given  to  the 
correct  method  for  studying  with  the  aid  of  the 
Victrola. 

The  course  consists  of  ten  double-faced  Vic- 
tor records,  which  provide  twenty  separate  les- 
sons. A  special  text-book  accompanies  each 
set  of  records. 

After  the  preliminaries  are  thoroughly  treated 
the  vocal  lessons  begin  with  the  elements  of 
tone  production,  freedom  and  resonance  of  tone 
and  "attack."  After  dealing  with  the  produc- 
tion of  single  sustained  tones  on  the  vowel 
sound  "ah,"  the  uniting  of  two  tones  is  taken 
up,  then  three,  five,  and  so  on  until  the  student 
can  sing  an  even  scale  throughout  the  entire 
compass  of  his  voice.  Arpeggios  are  then  com- 
menced and  studied  step  by  step  in  the  same 
carefully-graded  way.     Then  lessons  are  given 


on  such  matters  as  portamento,  the 
vowel  sounds,  the  trill,  and  so  on,  differing,  of 
course,  with  the  special  needs  of  each  class  of 
voice.  The  study  of  the  minor  scales  is  next 
taken  up,  and  after  this  has  been  fully  dealt 
with  in  the  same  methodical  way,  the  student 
is  introduced  to  some  of  the  well-known 
vocalises  (melodious,  song-like  exercises)  by 
Concone  and  Panofka,  in  which  all  that  he  has 
learned  is  put  to  practical  test.  All  the  les- 
sons printed  in  the  book  are  also  given  viva 
voce  on  the  records  by  Oscar  Saenger  himself. 
Similarly  the  music  of  all  tones  heard  on  the 
records  is  printed  in  musical  notation  in  the 
book.  This  dual  presentment  of  the  material 
precludes  the  possibility  of  misunderstanding. 

In  the  back  of  the  prospectus  are  printed  two 
specimen  pages  of  the  text  book  that  accom- 
panies the  Oscar  Saenger  Course  and  which 
go  to  illustrate  the  comprehensive  and  prac- 
tical manner  in  which  the  text  book  is  compiled. 

A  distinctly  human  touch  is>  given  to  the  pros- 
pectus by  the  inclusion  of  a  full  page  portrait 
of  Oscar  Saenger,  together  with  two  views  of 
Mr.  Saenger's  elaborate  studio  in  New  York. 
Other  illustrations  show  the  proper  positions  in 
which  the  student  should  sit  or  stand  before 
the  Victrola  while  studying  the  text  book  and 
listening  to  the  records,  or  while  actually  prac- 
ticing. 

The  linking  of  Oscar  Saenger's  name  with 
the  course,  and  the  fact  that  he  fs  responsible 
for  its  compilation  and  development  alone, 
should  make  it  interesting  to  those  who  teach 
the  voice  as  well  as  to  the  student,  for  there 
are  few  teachers  of  the  voice  to-day  who 
stands  as  high  in  their  profession  as  does  Mr. 
Saenger.  His  method  has  long  been  recog- 
nized as  a  thoroughly  successful  one,  and  it  is 
this  method  that  the  Victor  Co.  offers  in  rec- 
ord and  text  book  form. 
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DO  YOU  KNOW 

that  INDEXO  Record  Holders 
can  be  tied  into  small  volumes  ? 

Every  holder  shows  what's  in  it 

Indexo  Phono  Record  File  Co. 

14-16  Wooster  Street  New  York 


NEW  EDUCATIONAL  RECORDS  LISTED 

The  Victor  Talking  Machine  Co.  has  just  sent 
out  to  the  trade  a  new  record  supplement  for 
schools  entitled:  "New  Victor  Records  for  Edu- 
cational Use,"  a  fifty-six-page  booklet  which 
features  125  Victor  records  that  have  been  pub- 
lished since  June,  1916,  and  which  is  in  reality 
a  supplement  to  "The  New  Graded  List  of 
Records." 


A  new  table  model  cabinet  has  been  pro- 
duced by  Samuel  Weinstein,  134  Duane  street, 
which  is  meeting  with  considerable  favor 
throughout  the  trade. 


IGKERINGS 

PITTSBURGH,  PA 
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PUBLICITY  THAT  PAYS  A  PROFIT 

How  Spear  &  Co.,  of  New  York,  Feature  the 
Columbia  Trade  Mark  to  Good  Purpose 


The  latter  remembered  that  he  had  seen  the 
"Note  the  Notes"  trade  mark  in  the  Spear  win- 
dow, and  the  impression  made  by  the  trade 
mark  resulted  in  Spear  &  Co.  securing  the  order. 


Spear  &  Co,  18  West  Thirty-fourth  street, 
New  York,  one  of  the  city's  leading  furniture 
houses,  maintains  a  department  devoted  exclu- 
sively to  the  products  of  the  Columbia  Grapho- 
phone  Co.,  which  has  attracted  the  attention  of 
many  of  the  members  of  the  local  talking  ma- 
chine trade.  From  the  first  week  that  the  de- 
partment opened,  it  has  been  successful  and  at 


INTRODUCING  THE  "UNITED  IDEAL" 
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The  Warerooms  of  Spear  & 

the  present  time  the  Columbia  clientele  of  the 
Spear  store  is  increasing  by  leaps  and  bounds. 

A  considerable  measure  of  the  company's 
progress  with  its  Columbia  department  may  be 
attributed  to  the  fact  that  it  utilizes  every  op- 
portunity to  feature  the  famous  Columbia  trade 
mark,  "Note  the  Notes,"  and  leaves  no  stone 
unturned  to  make  its  window  displays  attractive 
and  distinctive.  Aggressive  sales  methods  com- 
bined with  this  intensive  publicity  have  assisted 
materially  in  building  up  the  company's  Colum- 
bia business. 

Only  a  short  while  ago  Spear  &  Co.  received 
a  large  Columbia  record  order  from  a  resident  of 
Europe  who  had  commissioned  a  friend  in  this 
country  to  select  a  library  of  Columbia  records. 
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The  United  Talking  Machine  Co.,  Newark, 
N.  J.,  manufacturer  of  the  "United  Ideal"  ma- 
chines, has  now  completed  its  line  of  machines, 
and  has  made  arrangements  whereby  it  will  be 
able  to  furnish  its  dealers  with  a  line  of  ma- 
chines ranging  in  price  from  $30  to  $175.  This 
company  introduced  i  t  s 
machines  to  the  trade 
last  year,  and  its  first  an- 
nouncements proved  so 
successful  that  it  was 
obliged  to  materially  in- 
crease its  factory  facilities 
to  handle  its  business. 

Particular  attention  was 
paid  to  the  enlargement  of 
the  mill  and  cabinet  de- 
partments,  and  the  com- 
H]  pany  will  manufacture  all 
of  The 
"United  Ideal"  line  has  a 
number  of  special  features, 
including  a  motor  which  is 
made  in  its  entirety  at  the  company's  plant. 
This  motor  which  is  known  as  the  "Ideal" 
motor,  will  also  be  manufactured  in  limited 
quantities  for  trade  consumption,  and  it  em- 
bodies a  number  of  constructional  features 
which  make  it  different  from  any  motor  now  on 
the  market. 


ATTRACTIVE  PATHE  BOOKLET 


A  neat  and  attractive  folder  featuring  all  the 
models  of  Pathephone  in  its  line  has  just  been 
issued  by  the  Pathe  Freres  Phonograph  Co., 
Brooklyn,  N.  Y.  This  folder  is  intended  for 
general  distribution,  and  has  been  made  of  a 
convenient  size  for  envelope  enclosure. 
IBBlgljilpaisii^ 


In  addition  to  presenting  clear-cut  illustra- 
tions of  the  different  instruments  in  the  Pathe- 
phone line  this  folder  briefly  gives  some  of  the 
exclusive  features  of  the  Pathephone  which 
have  been  responsible  for  its  international  suc- 
cess. A  few  paragraphs  are  also  devoted  to  a 
discussion  of  the  manufacturing  principles  that 
form  the  basis  of  the  Pathe  disc,  and  the  folder 
as  a  whole  is  valuable  publicity  matter  for  every 
Pathe  dealer.  The  Pathephones  illustrated  in- 
clude Nos.  225,  XV,. 125,  75  and  50,  accompanied 
by  information  as  to  their  respective  sizes  and 
qualities. 


The  wholesale  and  retail  store  of  the  Colum- 
bia Graphophone   Co.  at  228  Superior  street, 
Toledo,  O.,  has  been  sold  to  William  T.  Lane 
and  L.  T.  Gazzolo. 
gmmmmiaiigwwwiwiiHiiwHilgigaiaiawiiHWWWiiawiHi^aiHltH^.^^ 


The  miracle  of  voice  and  instrument  of  reproduction. 
Plays  every  make  of  disc  record  with  the  same 
faithful  portrayal  of  tone  quality  as  the  instrument 
for  which  they  were  made. 


1 


MODEL  XIV— $150 
Height,  48  inches 


MODEL  XII— $100 
Height,  47  inches 


MODEL  XI— $75 
Height,  46  inches 


MODEL  X— $65 
Height  45  inches 


The  Artophone  line  needs  no  introduction.  It  has  achieved  coast  to  coast  success  the  past  year 
as  a  line  that  combines  quality  with  attractiveness  and  price  popularity. 

All  cabinets  made  from  |  in.  veneered  stock,  equipped  with  Universal  Tone-Arm,  best 
Motors  and  Sound-Boxes  on  the  market. 


Write  NOW  for  open  territory 

ARTOPHONE  CO.       1113  Olive  Street,  St.  Louis,  Mo. 
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Big  Value 
to  Dealer 
and 
Public 


TRADE  MARK 


A  Line 
of 

Recognized 
Merit 


"All  That  the  Name  Implies" 
THE  CHEAPEST  HIGH  QUALITY  LINE  OF  MACHINES  ON  THE  MARKET 


Mahogany  and  fumed  oak.  Cabinet  42  inches 
high,  18  inches  wide,  20  inches  deep.  Twelve- 
inch  turntable,  graduated  regulator,  tone  modifier. 
Heavy  universal  tone  arm  and  sound  box.  Heavy 
nickel-plated  and  buffed  double-spring  worm-gear 
motor  plays  three  12-inch  records  in  one  winding. 
All  parts  nickel  plated. 


Solid  mahogany  and  fumed  oak.  Cabinet  45  inches 
high,  20  inches  wide,  22  inches  deep.  Twelve-inch 
turntable,  graduated  regulator,  tone  modifier,  automatic 
stop.  Extra  heavy  universal  tone  arm  and  sound  box. 
Extra  heavy  nickel-plated  and  buffed  double-spring 
worm-gear  motor  plays  four  12-inch  records  in  one 
winding.    All  parts  nickel  plated. 


Solid  mahogany  and  fumed  oak.  Cabinet  47J-J  inches 
high,  22  inches  wide,  24  inches  deep.  Twelve-inch  turn- 
table, graduated  regulator,  tone  modifier,  automatic  stop. 
Extra  heavy  universal  tone  arm  and  sound  box.  Extra 
heavy  nickel-plated  and  buffed  double-spring  worm-gear 
motor  plays  four  12-inch  records  in  one  winding.  All 
parts  nickel  plated. 


SUPERTONE 


This  line  of  machines  is  designed  to  compare  favorably  with  the  highest  type  of  standard  machine  on  the  market.  Cab- 
inets, Motors,  Tone-Arms,  Reproducers,  Horns,  Hardware,  etc.,  are  the  best  that  can  be  procured.  Supertone  machines 
are  fully  guaranteed  to  the  same  extent  as  the  highest  class  phonograph.  The  utmost  attention  is  given  to  all  the  essen- 
tial details  in  manufacturing  these  machines.  Every  instrument  is  put  through  a  rigid  test  by  a  corps  of  inspectors  at  our 
own  factory,  so  that  the  mechanical  details  and  sound-producing  properties  are  perfect.  This  insures  a  high-class  musical 
instrument,  not  a  piece  of  merchandise. 

Write  today  for  dealer  proposition. 

SUPERTONE  TALKING  MACHINE  CO.,       18  West  20th  St.,  New  York 


g9?y'-  f"med,and  golden  oak.     Cabinet  14^  inches  high,  18  inches 
«°heS  dee-p-     Twelve-inch   turntable,   graduated   regulator,  tone 
3h?,ff*H  hYi  un,Xersal  tone  arm  and  sound  box.    Heavy  nickel-plated 
one  SI    t  rSprlnB  worm-gear  motor  plays  three  12-inch  records  in 
one  winding.    All  parts  nickel  plated. 


No.  1 

Mahogany,  fumed  and  golden  oak.  Cabinet  13  inches  high,  16 
inches  wide,  19  inches  deep.  Ten-inch  turntable.  Universal  tone 
arm  and  sound  box.  Double-spring  worm-gear  motor  plays  three  10- 
inch  records  in  one  winding.    All  metal  parts  nickel  plated. 
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WE  MAKE  NOTHING  BUT 

We  have  secured  control  of  the  largest 


MICA 


regular  supplies  of  finest  domestic  and  imported 

India  Diaphragm  Mica 

in  the  United  States.    This  enables  us  to  give  DIAPHRAGMS 
efficient  service  and  fair  prices.    We  refer  to  scores  of  satisfied  customers. 

The  PHONOGRAPH  APPLIANCE  CO.,  New  Brighton,  N.  Y. 


NEW  STORE  OPENS  IN  BROOKLYN 

Crescent  Hill  Music  Co.,  New  Victor  Dealer,  at 
7725  Third  Avenue,  in  That  City 

The  Crescent  Hill  Music  Co.,  Inc.,  7725 
Third  avenue,  Brooklyn,  N.  Y.,  exclusive  Victor 
dealer,  held  the  formal  opening  of  its  new  ware- 
rooms  last  Saturday,  and  the  success  which  the 
company  has  already  achieved  may  be  gleaned 
from  the  fact  that  it  outgrew  its  quarters  in 
two  hours.  Arrangements  are  now  pending 
whereby  the  company  will  occupy  an  upper  floor 
in  addition  to  its  store. 

There  are  six  Van  Veen  booths  in  the  Cres- 
cent Hill  warerooms,  finished  in  grey  and  fur- 
nished comfortably  and  attractively.  Louis 
Barg  and  A.  Ulmann,  are  the  owners  of  the 
store,  and  from  the  moment  that  the  doors  were 
opened  the  warerooms  were  filled  with  Victrola 
and  Victor  record  purchasers. 

J.  J.  Davin,  traveling  representative  of  the 
New  York  Talking  Machine  Co.,  Victor  distribu- 
tor, rendered  invaluable  service  in  preparing  for 
the  formal  opening,  and  in  fact  was  responsible 
for  the  formation  of  the  new  company,  as  he 
convinced  Mr.  Ulman  that  the  Victor  retail  field 
offered  unlimited  opportunities  for  aggressive 
merchandising.  Mr.  Barg  formerly  maintained 
a  Victor  establishment  at  7810  Third  avenue, 
Brooklyn,  N.  Y. 


BRADT  REPORTS  GOOD  OUTLOOK 

General  Sales  Manager  for  Columbia  Co.,  Just 
Returned  From  Trip,  Comments  on  Conditions 

"The  optimism,  which  is  country-wide  at  the 
present  time,  is  remarkable,"  said  James  P. 
Bradt,  general  sales  manager  of  the  Columbia 
Graphophone  Co.,  New  York,  who  returned  re- 
cently from  a  visit  to  Pittsburgh,  Cincinnati, 
Cleveland,  Detroit,  Chicago,  St.  Louis,  Indian- 
apolis, Boston  and  Toronto,  Can.  Mr.  Br^dt  is 
recognized  as  one  of  the  best-posted  members 
of  the  talking  machine  industry,  and  his  com- 
ments anent  the  business  situation  are  based  on 
a  careful  study  of  industrial  conditions. 

"On  this  trip  I  did  not  find  one  man  who 
could  see  anything  but  a  wonderful  year  from  a 
business  standpoint,  without  regard  to  any  de- 
velopment in  the  'war'  situation.  At  the  most, 
the  business  men  of  the  country  believe  that  a 
real  state  of  war  would  only  create  a  ripple  in 
a  careful  study  of  industrial  conditions  in  the 
territory  covered. 

"Our  own  business  is  splendid,  and  every  one 
of  our  wholesale  distributing  centers  closed  a 
record-breaking  year.  March  sales  to  date 
give  every  indication  of  this  month  being  the 
largest  in  the  history  of  the  company,  with  the 
possible  exception  of  last  December. 

"Our  Canadian  manager,  Mr.  Cabanas,  is  clos- 
ing a  phenomenal  business  in  the  Dominion  of 
Canada,  and  his  figures  for  1916  showed  an  in- 
crease of  more  than  700  per  cent,  over  any  year's 
business  prior  to  1910." 


INCORPORATED 

The  Manhattan  Phono  Parts  Co.,  manufac- 
turer of  talking  machines,  was  incorporated  last 
week  with  a  capitalization  of  $3,000;  by  Henry 
Lobschutz,  Charles  J.  White  and  Louis  Smith, 


NEW  BILL  AIMED  AT  "PIRATE  PARTS" 

Congressman  Morrison,  of  Indiana,  to  Introduce 
Measure  Designed  to  Check  Manufacture  and 
Sale  of  Imitation  Parts  for  Patented  Articles 


The  talking  machine  manufacturers  whose 
products  are  covered  by  patents,  should  be 
greatly  interested  in  a  drastic  bill  prepared  by 
Congressman  M.  A.  Morrison,  of  Indiana,  and 
which  is  intended  to  check  the  manufacture  and 
distribution  of  imitation  parts  of  patented  arti- 
cles known  as  "pirate  parts,"  to  replace  standard 
accessories.  The  evil  is  particularly  relevant 
in  the  automobile  trade  and  the  bill  will  be  in- 
troduced at  the  coming  Congress  by  Mr.  Mor- 
rison at  the  instigation  of  the  automobile  in- 
terests. 

The  measure  to  be  introduced  in  Congress  by 
Mr.  Morrison  covers  thoroughly  every  phase  of 
substitution.  The  bill  provides  that  it.  shall  be 
unlawful  for  any  one  to  design,  manufacture  and 
offer  for  sale  any  article  or  part  for  replacement 
on  such  article  which  is  similar  in  design  to  the 
product  previously  registered  by  the  original 
manufacturer.  The  bill  further  provides  that  the 
manufacturer,  dealer  or  distributor  who  unlaw- 
fully manufactures  or  offers  for  sale  imitation 
products  and  parts  shall  be  fined  and  perma- 
nently restrained  from  continuing  in  practice. 

TO  HANDLE  LINE  IN  CANADA 

William  Phillips,  president  of  the  Mutual 
Talking  Machine  Co.,  announced  this  week  the 
appointment  of  the  Winnipeg  Hardware  &  Job- 
bing Co.,  Winnipeg,  Canada,  as  Canadian  rep- 
resentative. This  concern  is  admirably  equipped 
to  handle  the  Mutual  products  and  has  placed  a 
large  order  for  Mutual  tone  arms  and  sound 
boxes. 

During  the  past  few  weeks  the  Mutual  Talk- 
ing Machine  Co.  has  consummated  a  number  of 
important  deals  whereby  their  tone-arms  and 
sound  boxes  will  be  used  by  well  known  manu- 
facturers. 

GROWS  IN  TRADE  FAVOR 

News  from  the  factory  of  the  New  England 
Talking  Machine  Co.,  16  Beach  street,  Boston, 
Mass.,  seems  to  show  that  there  is  a  growing  ap- 
preciation of  the  "Perfection"  ball  bearing  tone 
arm  which  is  an  attachment  for  playing  lateral 
cut  records  upon  the  Edison  disc  machine. 
Charles  P.  Trundy,  president  of  this  company, 
says  that  the  organization  is  kept  busy  manu- 
facturing enough  to  meet  the  demands,  especi- 
ally of  the  new  model  which  was  recently  an- 


$25,000,000  SONORA  CONTRACT 

With  Herzog  Art  Furniture  Co.,  of  Saginaw, 
Mich.,  for  Cabinets  Which  Covers  a  Period  of 
Fifteen  Years — Deal  Marks  an  Epoch 


Saginaw,  Mich.,  March  8. — More  than  100  rep- 
resentative business  men  of  this  city  at  the  week- 
ly luncheon  at  the  -  Hotel  Fordney  yesterday 
heard  with  enthusiasm  the  surprising  statement 
from  M.  N.  Brady,  president  of  the  West  Side 
Business  Association,  that  the  Herzog  Art  Fur- 
niture Co.  of  this  city  had  secured  from  the 
Sonora  Phonograph  Corp.  a  contract  totaling 
$25,000,000.  This  contract  is  the  largest  ever 
received  by  a  Saginaw  concern. 

The  contract  covers  a  period  of  fifteen  years, 
with  a  minimum  annual  delivery  of  $500,000 
worth  of  cabinets,  and  a  maximum  of  $2,000,000 
annually,  delivered  and  inspected  at  Saginaw. 
George  E.  Brightson,  president  of  the  Sonora 
Phonograph  Corp.,  arrived  in  Saginaw  a  few 
days  ago  to  complete  this  mammoth  contract, 
which  has  been  in  process  of  consummation  for 
the  past  three  months. 

Mr.  Brightson,  in  an  address  before  the  gath- 
ering at  the  Hotel  Fordney,  commented  upon 
the  originality  and  distinctiveness  of  the  Herzog 
cabinet  which  was  responsible  for  its  use  by 
the  Sonora  Phonograph  Corp.  He  also  paid  a 
high  tribute  to  the  genius  of  John  Herzog,  head 
of  the  Herzog  Art  Furniture  Co.,  the  wonderful 
equipment  of  his  plant,  his  manufacturing  meth- 
ods and  splendid  organization,  all  of  which  have 
been  important  factors  in  the  international  suc- 
cess of  the  Sonora  phonograph.  For  a  number 
of  years  past  the  Sonora  Phonograph  Corp.  has 
been  using  Herzog  cabinets,  and  this  $25,000,000 
contract  emphasizes  the  satisfaction  they  are 
giving.  It  is  quite  likely  that  the  Herzog  plant 
will  be  utilized  by  the  Sonora  Phonograph  Corp. 
as  an  auxiliary  to  its  factory  in  New  York. 

Local  newspapers  carried  lengthy  articles  on 
the  closing  of  the  $25,000,000  contract,  referring 
in  detail  to  the  prestige  of  the  Sonora  phono- 
graph in  the  musical  and  business  worlds,  and 
the  genius  of  the  man  who  had  made  possible 
its  wonderful  success — George  E.  Brightson, 
president  of  the  company. 

MEETS  WITH  GOOD  RECEPTION 

Haag  Metal  Ejector  Meets  With  Good  Recep- 
tion— Line  of  Models  Extended — A  New 
Feature  Introduced  by  This  Company 

The  executives  of  the  Haag  Cabinet  Co, 
Drexel  Building,  Philadelphia,  are  extremely 
pleased  over  the  reception  the  Haag  Metal  Ejec- 
tor has  met  with  in  the  trade.  As  a  result  the 
company  already  has  extended  its  line  of  models 
to  meet  the  requirements  of  the  retail  merchants 
for  practically  every  make  of  machine.  One  of 
the  newest  models  is  a  convertible  style  which 
changes  the  small  table  models  of  the  different 
companies  into  a  floor  model  and  which  is 
highly  spoken  of  by  the  trade. 

The  Haag  Co.  is  spending  every  effort  in  the 
endeavor  to  deliver  goods  as  fast  as  possible 
and  already  the  manufacturing  end  of  the  or- 
ganization has  been  nearly  tripled..  The  sales 
end,  too,  has  been  rapidly  developed  and  prob- 
ably will  be  handled  for  a  considerable  part 
through  jobbers,  as  a  number  of  jobber  applica- 
tions have  already  been  received  and  favorably 
considered. 


Jr.,  of  New  York  City.  nounced  to  the  trade. 


TONE-ARMS-MOTORS-SOUND-BOXES 

We  are  manufacturing  a  complete  line  of  tone-arms,  motors  and 
sound-boxes  that  we  can  offer  the  trade  at  very  attractive  prices. 

Prompt  Deliveries  GUARANTEED 

All  representations  will  be  carried    out.    We  guarantee  the  fulfillment 
of  every  contract  and  can  handle  large  orders  promptly. 

PHONOGRAPH  PARTS  CO.,  7  West  22d  St.,  New  York 
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$150    Manophone.     Inlaid  Ma- 
hogany Finish.    Brake  and  Speed 
Regulator.    Universal  Tone  Arm. 
Tone    Modifier.      All     exposed  I 
metal  parts  gold-plated. 


Let  s  Forget  That  This  Is  an  Advertisement 

Rather  let  us  talk  it  over,  Mr.  Dealer,  in  a  hand-clasping,  face-to-face  sort  of  a  way. 

We  want  you  to  know  about  the  Manophone — all  there  is  to  know.  And  after 
you  do  know  all  there  is  to  know,  after  you  are  familiar  with  the  unique  sales 
plan  of  the  Manophone,  then  it  is  ten  to  one  that  you  will  decide  the  Mano- 
phone's  for  your  store — and  your  store's  for  the  Manophone. 

Sign— Clip— Send  the  Dealer-Dollar  Coupon 

It  brings  you  by  next  mail  complete  details  of  the  Manophone  Merchandising 
Plan — and  gives  full  description  of  the  various  styles  of  the  Manophone  priced 
from  $  1  5  up.    There's  a  Manophone  for  every  home. 

The  Manophone  sings  its  own  praises.    It  may  not  actually  sell  itself — but  it 
comes  mighty  near.    In  the  Manophone,  you  know,  the  tone's  the  thing. 

Again — send  the  coupon  now.    Greater  Sales,  Greater  Profits  may  just  as  well 
be  yours  instead  of  that  other  dealer's  down  the  street  from  you. 


MANOPHONE  CORPORATION 

ADRIAN,  MICH. 

Detroit  Display  Parlor,  84  Broadway  New  York  Display  Parlor,  60  Broadway 

Address  all  communications  to  Executive  Offices,  Adrian,  Mich. 


Send  This  Dealer-Dollar  Coupon  for  the  Manophone  Sales  Plan 

Manophone  Corporation 

Dept.  R-2,  Adrian,  Mich. 

Gentlemen : 

Please  send  us  complete  details  about  the  Manophone  Sales  and  Merchandising  Plan;  also  full 
descriptions  of  the  various  Manophone  models.  This  does  not  place  us  under  the  slightest  obligation 

'  Name  


address 
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SALESMANSHIP  CONSIDERED  AS  A  WORLD  POWER 

The  Keen  Competition  That  Will  Prevail  After  the  European  War  Will  Call  for  Shrewd  and  Suc- 
cessful Salesmen  to  Conquer  and  Hold  New  Fields  for  America 


The  need  of  shrewd  and  scientific  salesman- 
ship to  meet  the  commercial  competition  of 
Europe  after  the  war  was  emphasized  in  a 
speech  delivered  by  William  C.  Cornwell,  of  J. 
S.  Bache  &  Co.,  before  a  recent  meeting  of  the 
New  York  Salesmanship  Club, 

"Salesmanship,"  said  Mr.  Cornwell,  "is  an  art 
that  has  been  a  power  in  the  world,  and  Ameri- 
can salesmen  have  to  their  credit  some  great  ac- 
complishments. They  have  revolutionized  agri- 
culture in  the  fields  of  Rumania  and  Russia  by 
the  introduction  of  the  steam  plow;  they  have 
facilitated  business  all  over  the  world  through 
the  American  typewriter.  The  cash  register  has 
made  honesty  automatic  throughout  the  earth. 
John  W.  Gates'  sales  of  barbed  wire  fence 
changed  for  the  better  the  cattle  raising  of  the 
West. 

"In  America  in  these  days  we  need  especial 
training  in  salesmanship  because  the  war  has 
thrown  open  the  world  as  a  market,  and — a  most 
wonderful  thing — the  world  practically  without 
competition.  But  we  are  bound  to  have  the  ebb 
tide  in  this  country  some  time,  and  it  is  the  ebb 
tide  that  will  try  men's  capacity.  That  time  will 
bring  the  test  of  salesmanship.  It  is  easy  to  sell 
goods  when  the  tide  of  wealth  and  comfort  is 
full;  when  men  are  making  money  and  able  and 
willing  to  spend  freely  and  buy  heedlessly.  The 
best  man  in  your  business  is  the  man  who  can 
keep  up  sales  when  profits  are  lopped  off  and 
the  public  has  become  wary  and  critical  and  un- 
certain— when  times  are  becoming  hard.  That 
is  the  testing  time  for  the  expert. 

"Now,  I  do  not  mean  to  say  that  with  the 
coming  of  peace  all  demand  will  drop  suddenly, 
factories  close,  men  be  thrown  out  of  work,  and 
hard  times  come  at  once.  That  is  impossible 
in  the  nature  of  the  larger  contracts  on  which 
business  is  being  done.  But  wherever  it  is  pos- 
sible to  stop  buying,  buying  will,  temporarily  at 
least,  stop.  And  that  is  because  the  mind  of 
business  will  be  possessed  or  obsessed  by  one 
thought — the  dread  of  falling  prices.  And  prices 
will  fall.  Just  as  surely  as  excessive  demand  has 
been  putting  up  prices — dollar  added  to  dollar 
in  a  dizzy  upward  flight — the  cessation  of  that 
demand  will  turn  prices-the  other  way  and  bring 
them  down.  And  this  will  cause  hesitation  and 
curtailment,  which  will  continue  until  the  new 
demand  to  build  up  stricken  Europe  comes. 
That  ebb  tide  must  be  met,  and  when  it  comes 
it  may  be  made  of  short  duration  by  valiant 
salesmanship. 

"That  is  the  time  to  press  and  enlarge  the 
business  we  are  now  establishing  with  neutral 
countries  like  South  America  and  China,  and 
with  that  great  empire,  Russia,  which,  though 
engaged  in  war,  has  a  steady  and  enormous  ca- 
pacity for  things,  outside  of  war  material,  to 
supply  its  great  internal  and  domestic  wants. 
And  if  the  tide  from  Europe  ebbs  for  a  time, 
good  salesmanship  may  be  able  to  have  created 
a  floodtide  of  sales  to  these  other  places  which 
will  offset  the  decline. 

"But  in  the  competition  with  foreign  goods 
here  it  must  be  pointed  out  how  much  depends 
upon  our  manufacturers.  The  best  of  salesman- 
ship will  not  offset  inferior  goods.  American 
products  nearly  all  along  the  line  are  good,  but 
like  American  machinery,  a  little  rough.  Close 
attention  is  not  given  to  detail  and  finish.  In 
normal  times,  even  at  lower  prices,  such  goods 
do  not  go  as  against  the  finer  foreign  outputs. 
We  must  improve  our  manufactures  by  intense 
application  to  this  feature  and  by  employing 
foreign  expert  workmen  to  teach  our  men.  The 
salesman  is  not  getting  a  square  deal  if  his  firm's 
goods  are  inferior. 

"It  is  perfectly  possible  that  we  shall  not  have 
the  great  depression  following  the  close  of  the 
war  which  is  predicted  by  some.  August,  1914, 
and  the  months  closely  following  the  beginning 
of  the  war  were  filled  with  gloomy  predictions  of 
what  would  happen  to  the  United  States.  These 
predicted  things  really  began  to  happen  until 


enormous  munition  buying  and  other  export 
buying  took  place.  These  had  not  been  foreseen. 
Nor  had  the  vast  scope  of  the  war  and  its  in- 
satiable consumption  of  funds,  making  necessary 
the  shifting  of  the  financial  center  to  this  coun- 
try. Instead  of  bringing  disaster  the  war 
brought  prosperity. 

"The  shock  of  plunging  into  an  uncertainty 
such  as  peace  will  bring  must  have  its  effect. 
How  long  this  effect  will  last  no  one  can  pre- 
dict. But  after  that  it  is  possible  that  the  same 
factor  which  made  the  predictions  of  1914  turn 
out  untrue  (the  enormity  of  the  war)  will 
change  the  expected  result;  in  other  words,  may 
not  the  vast  destruction  which  has  taken  place, 
accompanied  by  a  drastic  drain  of  materials,  as 
rehabilitation  is  undertaken,  call  for  supplies  and 
manufactures  from  the  United  States  to  such  an 
extent  as  to  offset  the  loss  of  war  demands? 

"In    any    event,    the    period    of    ebb  tide, 


whether  long  or  short,  and  whether  its  effects 
will  be  serious  or  only  temporary,  will  call  for 
the  best  that  is  in  the  business  brains  and  the 
business  forces  of  the  United  States." 


TO  MAKE  SPRING  MOTORS 


Dayton,  O.,  March  10. — The  Thomas  Mfg.  Co., 
of  this  city,  who  recently  started  in  an  energetic 
way  to  supply  tone  arms  and  sound  boxes  of 
the  universal  type  to  the  trade  will  in  the  very 
near  future  add  another  department  to  the  talk- 
ing machine  division  of  their  business.  This  will 
be  in  the  production  of  spring  motors.  An  offi- 
cial announcement  to  the  trade  will  probably  be 
made  within  a  comparatively  few  weeks. 


A  certificate  of  incorporation  has  been  issued 
to  the  Master  Wax  Co.,  of  Paterson,  N.  J.,  for 
the  purpose  of  making  master  wax  discs  for 
talking  machine  records.  The  capitalization  of 
the  concern  is  $25,000,  the  incorporators  being 
Monroe  J.  Levine,  Bertha  Barnet  and  Theodore 
R.  Levine,  all  of  Paterson. 


No  Machine  is  Better 

Than  Its  MOTOR 


The  Leonard  Markels  Motor  No.  M2  plays  two  12 
or  three  10-inch  records  with  one  winding.  Double 
spring,  worm  driven,  fibre  gear.  Graduated  or 
plain  regulator,  winding  key,  stop,  escutcheon, 
handle,  washers,  screws,  etc.  Stamped  turntable 
10  or  12  inch.     Quantity  prices  on  application. 


Leonard  Markels  Motor  No.  M2 

The  Markels  Motor  is  guaranteed  to  give  its  users  A 
No.  1  service  under  all  conditions. 

It  is  constructed  under  the  personal  direction  of  Mr. 
Markels  and  every  part  is  made  in  his  own  factory. 

The  Markels  Motor 
is  noiseless 

We  are  ready  for  your  1917  Contracts 

LEONARD  MARKELS,  165  William  Street,  New  York 
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WORLD'S  CLASSIFIED  ADVERTISING 

Any  member  of  the  trade  may  forward  to  this  office 
a  "Situation"  advertisement  intended  for  this  Depart- 
ment to  occupy  a  space  of  four  lines,  agate  measure, 
and  it  will  be  Inserted  free.  Replies  will  also  be  for- 
warded without  cost.  Additional  space  will  be  at  the 
rate  of  26o.  per  line.  If  bold  faced  type  is  desired  the 
cost  of  same  will  be  25c.  per  line.  Business  oppor- 
tunities 25c.  per  line. 

RECORDER 
WANTED  by  progressive  corporation  on 
salary  and  profit-sharing  basis.  State  terms 
and  experience.  Communications  treated  strict- 
ly confidential.  Address  "Box  402,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 

MANUFACTURER  OR  DEALER 
IF  YOU  are  looking  for  a  live  wire  Man- 
ager with  record  as  Organizer-Executive-Adver- 
tising man.  A  producer  of  big  business  for 
foremost  New  York  firms,  highest  references. 
Write  "Manager,  Box  403,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York. 

WANTED — Demonstration  booths:  two, 
cheap  for  cash,  C.  M.  Mayers,  51  Maiden  lane, 
New  York.    Phone  John  2080. 

POSITION  WANTED  by  foreman  finisher. 
A  man  of  broad  experience,  up-to-date  on  colors, 
high  grade  furniture  and  talking  machine  cab- 
inets. Can  furnish  best  of  references  as  to 
character  and  ability.  Address  "Box  404,"  care 
The  Talking  Machine  World,  373  Fourth  Ave., 
New  York.   

WANTED— Manager  for  exclusive  talking 
machine  store.  Good  opportunity  to  the  right 
party.  Owner  obliged  to  return  on  account 
of  other  business  interests.  Must  have  some 
capital  to  invest.  Business  now  on  a  $25,000 
per  annum  basis.  Columbias  and  Victor 
agencies.  "Box  405,"  care  The  Talking  Ma- 
chine World,  373  Fourth  Ave.,  New  York. 

SANTA  BARBARA,  CALIFORNIA,  dealer 
wants  a  live  wire  for  outside  sales.  It  is  a 
millionaire's  resort  of  20,000.  Only  high-class 
solicitors  need  apply.  Enclose  picture,  full 
qualifications,  past  experience,  salary  expected 
and  references  in  first  letter.  Address  Santa 
Barbara,  care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York. 

ESTABLISHED  TALKING  MACHINE 
BUSINESS  FOR  SALE  in  one  of  the  best 
growing  cities  in  Southeast  with  population  of 
40,000  to  50,000.  Only  Victor  and  Columbia 
agency  in  the  city.  Business  lucrative  and  ex- 
panding. Dandy  annual  profits  that  can  easily 
be  doubled  within  twelve  months.  A  very  ex- 
ceptional opportunity  for  a  live  man.  $10,000  to 
$15,000  cash  necessary  to  handle  same.  Up-to- 
date  stock  of  clean  records  and  machines.  One  of 
the  prettiest  businesses  to  be  found  anywhere. 
Full  details  and  reasons  for  selling  on  request. 
Don't  investigate  volume  unless  you  have  cash 
to  buy — as  won't  sell  except  for  spot  cash. 
Address  Nonpareil,  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

FOR  RENT — Most  modern  equipped  room 
for  talking  machines  and  music  business  in  the 
State  of  Iowa.  Beautiful  sales  room;  fine  dis- 
play windows;  unique  arrangement  of  Concert 
Hall  and  demonstrating  booths.  Store  located 
on  principal  business  street  in  live  city  of  40,000 
inhabitants.  Address  "Modern,"  care  The  Talk- 
ing Machine  World,  373  Fourth  Ave.,  New  York. 


FOR  SALE 

Pictures  of  Famous  Victor  Artists 

Twenty  original  enlarged  photographs  by 
Aime  Dupont.  Size  27  inches  by  40  inches, 
with  heavy  weathered  oak  frames  of  Caruso, 
Melba,  Calve,  etc. — Cost  $25.00  each — will 
sacrifice — excellent  for  Victor  dealers'  store 
or  window  display. 

Write  for  Description 

LAURENCE  H.  LUCKER 

88  So.  8th  STREET  MINNEAPOLIS,  MINN. 


PHONOGRAPH  RECORDS  WANTED 

Brand  new  Edison  Standard  two-minute 
records.  Advise  quantity  and  lowest  spot 
cash  price.  The  Wm.  Gent  Vending  Ma- 
chine Co.,  P.  O.  Box  172,  Cleveland,  O. 


WANTED 

Job  lots  of  talking  machines  and  rec- 
ords. Spot  cash  paid  for  them.  Den- 
ninger  Cycle  Co.,  Rochester,  N.  Y. 


POSITIONS  WANTED— By  young  man  and 
wife,  both  thoroughly  familiar  with  Victor,  Co- 
lumbia and  Edison  lines.  Would  like  positions 
as  manager  and  assistant.  Man — experienced 
as  department  manager,  advertising  man,  repair- 
man, also  bookkeeper  and  credit  man.  Wife — 
experienced  as  assistant  to  manager;  selling, 
handling  detail  work,  accounts,  machine  and 
record  stock,  etc.  If  a  new  department  will  in- 
stall up-to-date  system  now  meeting  with  suc- 
cess. We  are  now  employed  but  not  in  the  same 
city.  Address  "Familiar,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York. 

PRACTICAL  CABINET  SUPERINTENDENT  and  de- 
signer is  seeking  to  make  a  change.  Many  years  experience 
in  phonograph  cabinet  manufacturing.  Thoroughly  com- 
petent and  knows  how  to  get  results.  Now  employed. 
Highest  references.  Young  man.  Knows  all  the  latest 
methods.  Address  "Box  401,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


POSITION  WANTED— Bx  young  lady.  Pleasant  _  per- 
sonality. Exceptional  knowledge  of  Columbia  line,  wishes 
to  connect  with  progressive  Columbia  dealer  where  en- 
thusiasm for  line  can  be  demonstrated  as  valuable  sales 
assets.  Well  informed  on  musical  topics.  Understands 
advertising.  $25.00  or  salary  and  commission.  Address 
"Box  406,"  care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 


SITUATION  WANTED — Salesman  with  managerial 
duties,  competent  repairman.  Edison  Laboratory  experi- 
ence. Address  "Box  407,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


SITUATION  -WANTED— Experienced  piano  and  talk- 
ing machine  salesman  and  general  office  man  with  execu- 
tive ability,  desires  connection  with  reputable  distributor 
or  dealer.  Address  "Box  408,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


POSITION  WANTED— By  two  experts  in  manufacture 
of  disc  records.  Thoroughly  familiar  with  latest  and  best 
method  of  recording,  electrotyping,  pressing  and  equip- 
ments. Address  "Box  378,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


WANTED  POSITION  as  State  of  Michigan  represen- 
tative for  talking  machine.  Salary  and  commission  pre- 
ferable, best  of  references.  Want  privilege  of  carrying 
side  line.  Nothing  but  universal  machines  considered. 
Will  "consider  Indiana  and  Ohio.  Address  "Box  409," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 


VICTROLA  SALESMAN  WANTS  to  make  a  change. 
Capable  of  inside  and  outside  selling.  Best  references. 
Address  "Box  410,"  care  The  Talking  Machine  World, 
373  Fourth  Ave.,  New  York. 


MANUFACTURING  POSITION  wanted  by  thoroughly 
experienced  man.  Expert  in  wax  making,  electrotyping, 
thoroughly  competent,  lateral  cut  recorder,  also  hill  and 
dale  and  good  plastic  man.  One  who  has  had  special  ex- 
perience in  Europe  and  America.  Address  "Box  411," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 


POSITION  WANTED — Seven  years  experience  as  sales 
correspondent,  talking  machines  and  records.  Can  pro- 
duce business.  Address  "M.  A.  11,"  care  The  Talking 
Machine  World,  220  South  State  St.,  Chicago,  I1L 


WANTED  DRAFTSMAN  to  design  and  supervise  con- 
struction of  phonographs.  Good  opportunity  for  right 
party.  State  age,  experience,  etc.  Address  "Box  412," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 


MR.  DEALER — If  it  were  possible  to  get  in  touch  with 
a  oompetent  manager  for  your  talking  machine  depart- 
ment— one  whose  road  and  retail  experience  has  fitted 
him  to  surcharge  such  a  department  with  energy  and  move- 
ment toward  greater  success — would  you  consider  it  worth 
while  to  request  him  to  call  upon  you  at  his  expense  for 
a  personal  interview.  Awaiting  the  opportunity  to  show 
the  right  dealer  my  credentials,  address  "Box  413,"  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 


POSITION  WANTED  by  experienced  man,  seven  years 
in  the  talking  machine  business,  thoroughly  schooled  in 
salesmanship  and  with  experience  as  manager,  desires 
position  with  wholesale  or  retail  Victor  dealer.  Highest 
reference.  "Box  414,"  care  The  Talking  Machine  World, 
373  Fourth  Ave.,  New  York. 


POSITION  WANTED— By  young  man,  thirty-two  years 
old,  as  foreman  or  an  all  around  repair  man.  Experienced 
in  all  kinds  of  talking  machines  as  I  have  had  full  charge 
of  motor  and  assembling  department  and  in  sound  boxes 
and  tone  arms.  Address  "Box  415,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York. 


POSITION  WANTED— By  musician,  formerly  bands- 
man with  Fifth  Battalion  Royal  Dublin  Fusileers,  open  for 
engagement  selling,  Pathe,  Victor  or  Columbia  machines 
and  records.  Salary  $25.00  weekly.  Address  "Box  416," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 


DEFINING  EFFICIENCY'S  MEANING 


Interesting  Rejoinder  to  Inquiry  on  This  Sub- 
ject Made  by  an  Employer 


Efficiency  is  a  much  discussed,  and  in  many 
instances,  a  much  misunderstood  word,  and  this 
condition  obtains  with  employes  of  talking  ma- 
chine houses  as  with  other  industries.  The 
question  was  recently  asked  by  one  of  those  in 
doubt,  "How  can  I  become  efficient?"  and  the 
reply  made  by  his  employer  follows: 

First.  Ask  your  superior  for  a  clear,  compre- 
hensive outline  of  the  work  he  expects  you  to 
do  and  how  he  wants  it  done.  Second.  Ask 
him  further  to  suggest  possible  expansion  of 
your  activities  along  lines  of  value  to  him  and 
calculated  to  increase  your  value  to  the  con- 
cern. Third.  Lay  out  a  written  schedule  of 
your  expected  and  possible  activities  and  record 
daily  each  completed  performance,  each  omis- 
sion, and,  in  your  opinion,  what  percentage  of 
efficiency  you  attained  in  any  attempt  to  do  a 
thing  in  which  you  did  not  wholly  succeed. 
Fourth.  Strive  daily  to  improve  your  perform- 
ance, and  to  broaden  your  abilities  and  their 
application,  crediting  yourself  with  all  sure 
progress  and  debting  yourself  with  all  failures 
or  partial  failures.  Fifth.  Make  a  monthly 
summary  of  your  efficiency  for  your  own  study 
and  comparison  with  past  and  future  months. 
Sixth.  If  the  record  fails  to  improve  as  a  whole 
or  in  detail,  go  to  your  superior  and  ask  his 
advice  on  how  to  overcome  the  obstacles  that 
seem  to  block  your  progress.  The  system  here 
suggested  is  an  automatic  one  based  on  the 
principle  that  every  earnest  man  is  the  best 
judge  of  his  own  efficiency. 


Judging  from  the  way  orders  are  being  placed 
dealers  look  for  a  big  business  this  spring. 


Nicholson  Record  Cabinets 


High-Grade  Cabinets 
Below  any  Competition 

Mahogany,  Imitation  Mahogany,  Qyartered 
Oak,   Plain  Oak  with  Shelves  or  Racks. 

m*  Write  for  Catalog  "©8 

KJICHOLSONFURNITURECO^v3^' 

New  York  Show  Rooms,  9th  Floor,  N.  Y.  Furniture  Exposition  Bldg. 


SOMETHING  NEW! 

TONE-ARMS  SOUND  BOXES 

We  are  now  perfecting  a  tone-arm  which  is  en- 
tirely different  from  any  tone-arm  on  the  market. 

Write  for  particulars 

We  are  in  a  position  to  fill  orders  for  all  types 
of  tone-arms  and  sound  boxes. 

Let  us  figure  on  your  requirements 

MUTUAL  TALKING  MACHINE  CO.,  145  W.  45th  St.,  New  York 

Canadian  Representative:  WINNIPEG  HARDWARE  &  JOBBING  CO.,  Winnipeg.  Can. 


REPAIRS 


All  Makes  of  Talking  Machines 
Repaired  Promptly  and  Efficiently 


TALKING  MACHINE  REPAIR 
AND  SALES  CORPORATION 

ANDREW  H.  DODIN,  President 
25  East  14th  Street  New  York 

TELEPHONE,  STUYVESANT  292 
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SHIPPING  FROM  THE  NEW  PLANT 

Ogden  Sectional  Cabinet  Co.,  of  Lynchburg, 
Have  New  Plant  Fully  Equipped — Ready  to 
Make  Prompt  Shipments  to  the  Trade 


HOLD  FIRST  ANNUAL  BALL 

Sonora  Employes  Mutual  Aid  Benefit  Society 
Have  Enjoyable  Affair  at  Amsterdam  Opera 
House,  New  York  on  March  9 


Koch,  G.  P.  Lederer,  J.  A.  Keelan,  A.  E.  Thorn- 
ley,  E.  Burke,  V.  Dolan,  J.  Cooke,  W.  O'Hare, 
E.  Thomen,  J.  DuBois,  F.  Boetch  and  R.  Mc- 
intosh. 


Lynchburg,  Va.,  March  10. — J.  B.  Ogden,  head 
of  the  Ogden  Sectional  Cabinet  Co.,  of  this  city, 
is  experiencing  a  steadily  increasing  demand  for 
his  sectional  record  cabinets,  and  sales  system, 
which  is  steadily  growing  in  favor  in  the  trade. 
His  new  factory  is  now  in  full  operation,  and  is 


The  New  Ogden  Plant 
turning  out  cabinets  in  large  numbers.  Owing 
to  the  conditions  in  the  machinery  market  Mr. 
Ogden  found  it  difficult  to  get  the  needed  ma- 
chinery for  some  months  past,  but  he  has  at 
last  secured  what  he  wanted,  much  to  his  relief, 
and  to  the  satisfaction  of  customers,  who  will 
be  glad  to  know  that  after  the  20th  of  this  month 
shipments  in  all  standard  finishes,  both  oak  and 
mahogany,  will  be  made,  and  he  plans  further 
to  fill  orders  the  day  they  are  received.  With 
a  better  cabinet,  carefully  crated  against  damage 
and  orders  filled  immediately,  the  Ogden  Co.  ex- 
pect the  sales  to  double  in  the  next  month, 
and  is  preparing  to  take  care  of  them. 


The  first  annual  ball  given  by  the  Sonora  Em- 
ployes Mutual  Aid  Society  was  held  last  Friday 
evening,  March  9,  at  the  Amsterdam  Opera 
House,  340  West  Fortieth  street,  New  York. 
This  organization  is  composed  of  all  the  em- 
ployes of  the  Sonora  „ Phonograph  Corp.'s  fac- 
tory, executive  offices  and  sales  divisions,  and 
the  keen  interest  manifested  by  the  employes  in 
their  association  is  indicated  by  the  fact  that 
more  than  600  were  in  attendance  at  Friday's 
affair.  All  the  officers  of  the  company  were 
present  except  President  Brightson,  who  was  in 
the  West. 

From  9  p.  m.  until  4  o'clock  the  next  morning 
the  Sonora  employes  and  their  friends  displayed 
a  knowledge  of  the  terpsichorean  art  which  was 
thoroughly  satisfying  and  enjoyable.  Between 
dances  a  Sonora  phonograph  entertained  the 
guests,  and  at  the  close  of  the  ball  a  vote  of 
thanks  was  extended  to  the  members  of  the  ar- 
rangement and  reception  committees  who  had 
worked  indefatigably  to  make  the  ball  a  suc- 
cess. 

The  officers  of  the  Sonora  Employes  Mutual 
Aid  Society  are  as  follows:  President,  Frank  J. 
Coup,  director  of  sales  and  advertising  of  the 
Sonora  Phonograph  Corp.;  vice-president,  J. 
West;  secretary,  S.  E.  McCreery;  financial  secre- 
tary, J.  Sparks;  treasurer,  W.  Varin.  Jos.  Wolff, 
secretary  of  the  Sonora  Phonograph  Corp.,  and 
L.  S.  McCormick,  manager  of  the  Sonora  retail 
interests  were  both  honorary  committee  mem- 
bers. 

T.  D.  Brown  officiated  as  chairman  of  com- 
mittees; M.  E.  Schechter  was  floor  manager;  A. 
J.  Herman  and  N.  Gollette,  assistant  floor  man- 
agers. The  arrangement  committee  consisted  of 
C.  B.  Grogan,  J.  Ring,  E.  Welch,  Jr.,  M.  Ostran, 
C.  Carlson,  S.  Brown,  F.  Eichorn  and  D. 
O'Brien.   The  reception  committee  comprised  A. 


0.  P.  KILBOURN'S  NEW  POST 


O.  P.  Kilbourn,  traveling  representative  in 
New  England  Territory  for  the  New  York 
Talking  Machine  Co.,  Victor  distributor,  re- 
signed from  this  position  this  week  to  become  as- 
sociated with  the  New  York  headquarters  of 
Willys-Overland,  Inc.,  one  of  the  country's  lead- 
ing automobile  concerns.  Mr.  Kilbourn  will  be 
in  charge  of  retail  sales  campaigns,  the  writing 
of  publicity  and  the  preparation  of  all  localized 
advertising.  He  was  previously  associated  with 
a  prominent  automobile  concern  on  the  Coast. 

Before  assuming  his  new  duties  Mr.  Kilbourn 
paid  a  tribute  to  the  personnel  of  the  New  York 
Talking  Machine  Co.'s  organization,  stating  that 
this  company's  executive  and  sales  staff  consti- 
tuted a  congenial  organization  that  acted  as  a 
powerful  incentive  and  encouragement.  Mr. 
Kilbourn  also  commented  upon  the  fact  that  the 
Victor  business  is  undoubtedly  one  of  the  most 
interesting  and  remarkable  in  the  modern  in- 
dustrial world. 


RECEIVE  LARGE  MICA  SHIPMENT 


The  Phonograph  Appliance  Co.,  New  Brigh- 
ton, N.  Y.,  manufacturer  of  "Crystal  Edge" 
mica  diaphragms  has  just  received  a  very  large 
shipment  of  imported  India  mica  in  ruby  and 
green  of  extra  fine  quality.  This  shipment  will 
enable  the  company  to  fill  all  orders  promptly, 
and  James  L.  Frazee,  head  of  the  company, 
states  that  it  now  has  the  largest  stock  of  mica 
in  the  United  States. 

There  has  been  a  tremendous  scarcity  of  mica 
the  past  few  months,  and  the  Phonograph  Ap- 
pliance Co.  was  obliged  to  surmount  many  ob- 
stacles and  handicaps  before  receiving  the  large 
shipment  of  India  mica  which  arrived  at  New 
Brighton  last  week. 


Two  HARROLLA  MODELS  That  Will  SELL 


All  HARROLLA  Cabinets 
are  made  in  our  own  factory. 

MEISSELBACH  parts  used 
exclusively;  an  absolute  guaran- 
tee as  to  quality  and  service. 

HARROLLA  machines  play 
all  makes  of  records  without  any 
attachment.  A  HARROLLA 
perfect  jewel  point  with  every 
machine. 

Other  HARROLLA  models 
retailing  at  $50,  $150  and  $200. 

We  are  also  direct  jobbers  for 
MAJESTIC  records.  Let  us  fill 
your  record  orders. 


Model  No.  75 — Retails  at  $75. 
Finish:  Mahogany,  golden  oak,  fumed 
oak,  English  oak.  Motor,  No.  12  Meissel- 
bach,  playing  three  ten-inch  records  with 
one  winding.  Dimensions:  Height,  42 54 
inches;  width,  19  inches;  depth,  22  inches. 
Universal  tone-arm.  All  metal  parts  nickel- 
plated.    Made  in  one  or  two  door  cabinets. 


Model  150A— Retails  at  $125 
Finish:  Solid  Mahogany,  golden  oak,  fumed  oak. 
Motor,  No.  16  Meisselbach,  playing  five  ten-inch 
records  with  one  winding.  Dimensions:  Height,  50 
inches;  width,  22  inches;  depth,  23  inches.  Uni- 
versal tone-arm.  Automatic  stop.  All  metal  parts 
heavilv  nickel-plated. 


Liberal  Discounts  to  the  Trade— Call  At  Our  Warerooms 
and  Inspect  Our  Line 

KING  TALKING  MACHINE  CO. 


11  West  25th  Street 


NEW  YORK 
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No  Shortage  of  Supply 


Our  factory  is  tuned  up  to  the 
top  notch  and  is  turning  out 
these  cabinets  at  a  record  pace. 


Stimulate  your  business  by  having 
Cavanaugh  Cabinets  in  stock. 


Style  A9  at  $11 


Style  C9  at  $10.25 


J.  J.  CAVANAUGH 

452  Fulton  Street         ::         Brooklyn,  N.  Y. 

Catalogue  on  request 


"TALKERS"  AT  THE  NATIONAL  EDUCATION  ASSOCIATION 

Department  of  Superintendents  Pays  Many  Compliments  to  the  Columbia  Grafonola  at  Its  Recen| 
Convention  in  Kansas  City — Four  Thousand  Superintendents  in  Attendance 


Ka  NSAS  City,  Mo.,  March  3.- — At  the  conven- 
tion of  the  department  of  superintendents  of 
the  National  Education  Association,  which 
ended  its  session  in  Kansas  City  to-day,  Co- 
lumbia Grafonolas  and  educational  records  at- 
tracted'much  attention. 

The  convention  is  composed  of  the  superin- 
tendents of  schools  who  hoJd  their  annual 
meeting  in  various  cities,  and  this  year  4,000  of 
them  favored  Kansas  City  with  their  presence. 

The  main  meetings'  were  held  in  the  Conven- 
tion Hall,  which  has  housed  many  political  con- 
ventions in  the  past,  and  displays  of  Columbia 
educational  records  and  Grafonolas  were  made 
at  the  leading  hotels  where  the  delegates  had 
their  headquarters. 

While  the  manufacture  and  sale  of  educational 
records  is  in  its  infancy,  the  rapid  strides  which 
have  been  made  by  the  educational  department 


ot  the  Columbia  Graphophone  Co.,  under  Fred- 
eiic  Goodwin,  director  of  the  department,  were 
most  favorably  commented  upon,  and  the  head- 
quarters where  Columbia  records  were  shown, 
were  crowded  by  superintendents  during  the 
intermission  and  the  evenings  of  the  week. 

As  one  superintendent  remarked:  "We  super- 
intendents are  only  beginning  to  realize  not 
only  the  helpfulness  of  Columbia  records  in 
educational  work,  but  their  absolute  necessity. 
I  consider  Graphophones  and  records  as  essen- 
tially a  part  oi  my  school  equipment  as  are  the 
books  and  the  maps." 

At  the  banquet  held  in  the  Hotel  Muehlbach, 
at  the  opening  session,  it  was  voted,  by  the 
superintendents  of  schools  in  attendance,  that 
the  Columbia  Grafonola  could  furnish  the  finest 
of  banquet  music. 

Henry  Snyder,  superintendent  of  schools  of 


Jersey  City,  presided,  and  in  between  the 
courses,  and  after  the  coffee,  Columbia  records 
were  played  on  a  large  Colum'bia  Graphophone. 
Among  the  speakers  were  Dr.  A.  W.  Edison, 
associate  superintendent  of  schools  of  New 
York  City;  Geo.  B.  Strayer,  of  Teachers'  Col- 
lege; Dr.  N.  C.  Schaffer,  State  superintendent 
of  schools  of  Pennsylvania;  Calvin  N.  Kendall, 
State  superintendent  of  schools  of  New  Jersey; 
Dr.  A.  D.  Poland,  superintendent  of  schools  of 
the  city  of  Newark,  and  many  others. 

The  guest  of  honor  was  Dr.  Henry  M.  Max- 
son,  superintendent  of  schools  of  Plainfield,  N. 
J.,  who  occasionally  led  the  delegates  in  singing 
the  songs  which  were  played  upon  the  Columbia. 

Howard  Gee,  a  well-known"  educator  of  New 
York  City,  had  charge  of  the  musical  program, 
and  solos  were  sung  by  Prof.  Frederic  Goodwin, 
director  of  the  Columbia  educational  department. 

At  the  conclusion  of  the  banquet  the  Columbia 
Co.  was  requested  to  furnish  a  Grafonola  to 
the  next  meeting  of  the  association,  to  be  held 
in  Atlanta,  Ga.,  February,  1918. 


What  other  Phonograph 
can  give  you  these 
features  at  this  price  ? 


It  has  a  beautiful  mahog- 
any finish. 

It  stands  40  inches  high,  15 
inches  wide. 

It  has  a  double  spring 
motor,  absolutely  perfect. 

It  has  universal  tone  arm 
so  that  any  make  of  record 
can  be  played. 

It  has  a  tone  modifier. 

It  has  a  full,  rich  tone  un- 
excelled in  quality. 

It  is  a  full  cabinet  machine, 
finely  finished  in  mahogany, 
with  ample  room  for  storing 
records. 

It  is  amazingly  low  in 
price — $35;  it  is  guaranteed. 

It  is  the  ideal  Phonograph 
for  every  home,  and — 

Every  home  can  afford 
an  "OPE  ROLLO" 


Model 
No.  1 


"The  Perfect 
Tone  Machine" 


It's  the  newest  and  truest  phonograph  manufactured 
today — has  all  the  features  that  a  phonograph  heeds- 
beautiful  to  hear,  beautiful  to  see — and  it 

Will  bring  a  world  of  business  to  you  $QT00 
Mr.  Dealer,  at  its  RETAIL  PRICE  of  O0= 

Think  of  every  home  being  able  to  have  a  high  class 
mechanically  perfect  phonograph  at  such  a  price— a 
machine  that  will  do  anything  any  other  machine  will 
do  at  a  price  of  a  third  to  a  quarter  as  much.  That's 
what  the  OPEROLLO  will  do — and  they  are  selling 
like  the  oft  mentioned  "hot  cakes"  right  now  in  a  good 
many  localities. 

We  are  going  to  get 

ONE  LIVE  DEALER  IN  EVERY  LOCALITY 

— a  dealer  that  knows  a  good  thing  when  he  sees  it. 
Whoever  does  get  the  agency  is  right  in  line  for  a  great 
big  business,  with  a  great  big  profit.  We  are  receiv- 
ing applications  for  agencies  by  the  score,  but  before 
we  sign  up  with  any  man  we  must  be  convinced  he 
has  the  "pep,"  the  energy,  the  foresight  to  grasp  and 
hold  and  push  the  best  thing  that  phonograph  dealers 
have  had  put  up  to  them  in  years. 

If  YOU  are  the  LIVE  dealer  in  your  lo- 
cality rush  in  an  order  for  a  sample  ma- 
chine and  start  things  humming  in  your 
store.  Don't  let  a  competitor  slip  in  ahead 
of  you — so  write  us  today. 

OPEROLLO  PHONOGRAPH  CO. 


420  Lightner  Bldg. 


DETROIT,  MICH. 
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MAKING  YOUR  STORE  THE  MUSICAL  CENTER  OF  THE  TOWN 

Some  Excellent  Suggestions  for  the  Dealer  Tending  Toward  Arousing  and  Holding  the  Interest 
of  the  Musical  Element  in  His  Store  and  the  Line  of  Machines  Handled 


"If  there  is  anything  you  want  to  know  about 
music  or  musicians,  come  to  our  store." 

Such,  we  believe,  should  be  the  Edison  deal- 
er's standing  invitation  to  his  public.  Such  is 
the  thought  the  Edison  dealer  should  seek  to  dis- 
seminate in  his  community. 

"I  would  like  to  see  every  Edison  dealer's 
store  become  a  musical  center  for  his  town," 
said  Mr.  Edison  recently. 

The  Edison  dealer  should  establish  himself  as 
the  musical  authority  for  his  town  or  commun- 
ity; he  should  establish  his  store  as  the  musical 
headquarters,  says  Edison  Diamond  Points.  The 
East  Orange  Experimental  Store  is  the  musical 
center  of  East  Orange.  Your  store  can  become 
the  musical  center  of  your  town,  if  you  want  to 
make  it  such. 

This  does  not  mean  that  you  necessarily  have 
to  do  everything  the  East  Orange  Experimental 
Store  does,  but  any  Edison  dealer  will  profit  by 
following  the  trail  blazed  by  that  establishment 
in  this  form  of  sales  promotion. 

We  believe  that  every  Edison  dealer  wants  to 
make  his  store  a  musical  center.  Some  dealers 
lack  the  necessary  initiative;  some  look  upon  it 
as  too  new-fangled  and  cannot  quite  convert 
themselves  to  the  idea,  but  we  believe  that  no 
Edison  dealer  would  object  to  the  constant  in- 
coming of  people  which  is  the  direct  result  of 
making  your  store  a  musical  center. 

To  begin  with,  the  dealer  who  wishes  to 
make  his  store  a  musical  center  should  familiar- 
ize himself  with  every  musical  event  of  any  con- 
sequence in  his  town  or  community.  He  should 
acquaint  himself  with  the  various  musical  clubs 
and  societies  and  especially  with  the  people  who 
are  conducting  the  various  musical  events.  By 
all  means  make  a  friend  of  the  local  impresario. 

A  dealer  can  easily  arrange  to  sell  tickets  to 
all  musical  events.    This  is  most  important. 

Advertise  in  your  local  newspapers  that  you 
will  be  glad  to  supply  callers  with  a  complete 
calendar  of  musical  events.  In  fact  it  would  be 
a  good  scheme  to  get  a  list  of  all  musical  events 
and  have  this  list  printed  on  plain  cards  for  dis- 
tribution. Of  course  a  small  advertisement  of 
your  own  should  appear  on  these  cards. 

If  you  have  a  recital  room  let  it  be  known  that 
it.  is  available  for  club  meetings  and  study  clubs 
at  certain  hours,  the  New  Edison  furnishing  part 
of  the  programs.  Give  an  occasional  children's 
hour  as  outlined  in  the  September  Diamond 
Points.  Create  as  much  of  a  musical  atmosphere 
as  possible.  You  should  subscribe  to  the  most 
widely  circulated  musical  magazines.  Have  at 
hand  a  few  books  on  music  where  customers  can 
pick  them  up  and  read  if  they  are  so  inclined. 

Before  writing  this  article  we  asked  Miss 
Mary  Sherry,  the  social  hostess  of  the  East 
Orange  Experimental  Store,  to  give  us  a  few 
ideas  to  incorporate  in  this  article.  Please  read 
carefully  what  she  says  below: 

"Our  art  exhibits  have  attracted  wide  atten- 
tion and  many  people  come  to  them  who  had 
never  been  here  before.  They  afterward  come 
to  our  musicals  and  we  have  made  good  pros- 
pects of  them.  During  our  last  exhibit  we  had 
an  attractive  box  on  one  of  the  tables  with  the 
lettering:  'Cast  a  signed  ballot  for  your  favorite 
picture.'  By  the  end  of  the  month  we  had  a  box- 
ful of  names  of  those  who  had  come  to  see  the 
pictures,  and  as  everyone  always  stayed  for 
music  we  feel  that  the  first  step  in  making  pros- 
pects of  them  has  been  taken.  We  are  now 
planning  to  have  a  guest  book  on  the  table  per- 
manently. 

"A  delightful  custom  has  been  established  this 
season  of  having  the  exhibiting  artist  or  artists 
give  a  reception  to  their  personal  and  profes- 
sional friends.  We  have  had  several  dis- 
tinguished gatherings,  the  New  Edison,  of 
course,  furnishing  the  music  for  these  affairs. 
I  "In  regard  to  regular  recitals:  First  it  is  most 
important  to  have  them  regularly,  then  I  be- 
lieve in  conducting  them  along  lines  of  Musical 
Evenings." 


We  have  received  numerous  letters  from  deal- 
ers who  are  establishing  themselves  as  musical 
authorities  in  their  towns.  Below  we  quote  from 
a  letter  recently  received  from  The  Diamond 
Disc  Shop,  in  Peoria: 

"The  Society  of  Allied  Arts  of  Peoria  is  mak- 
ing arrangements  for  holding  several  exhibitions 
in  our  recital  hall  this  spring — you  will  note  we 
are  following  the  lines  of  the  Experimental 
Store.  We  have  tried  out  one  proposition  which, 
I  believe,  will  be  especially  interesting  to  you, 
as  we  have  never  heard  of  it  being  done  be- 
fore. We  have  given  the  first  of  a  series  of  five 
Sunday  afternoon  sacred  concerts  in  the  re- 
cital hall,  and  our  tryout  of  this  idea  has  con- 
vinced us  that  we  must  make  a  feature  of  this. 

"We  have  emphasized  in  the  press  the  fact 
that  no  thought  of  commercialism  enters  into  the 
spirit  of  the  thing.  The  idea  has  met  with  the 
approval  of  one  of  the  city's  most  progressive 


ministers  to  the  extent  that  he  has  promised  to 
announce  the  coming  Sunday's  event  from  the 
pulpit  Sunday  morning." 


DECREASE  IN  BUSINESS  FAILURES 

Reduction  in  the  country's  business  mortality 
is  customary  at  this  season,  and  during  February 
there  were  fewer  failures  than  in  any  month 
back  to  September,  1916,  with  the  smallest  lia- 
bilities since  last  November.  Exclusive  of  banks 
and  other  fiduciary  suspensions,  defaults  num- 
bered 1,165  and  the  indebtedness  reported  to  R. 
G.  Dun  &  Co.  was  $16,617,883,  as  against  1,540 
for  $18,283,120  in  January;  1,688  for  $18,744,165 
a  year  ago;  2,278  for  $32,404,  630  in  February, 
1915,  and  1,505  in  1914,  when  the  amount  in- 
volved was  $22,354,193. 

Last  month's  commercial  death  rate,  in  fact, 
was  the  lowest  in  point  of  number  since  1910, 
while  it  is  necessary  to  go  back  to  1907  to  find 
a  lighter  indebtedness  for  the  period.  Moreover, 
the  numerical  decrease  from  January,  375,  was 
the  largest  of  recent  years,  excepting  1915. 


No.  X. 

Retail  Price,  $  1 OO 

Height  48  inches;  Width  22  inches; 
Depth  24^2  inches.  Heavy  double- 
spring  motor.  All  metal  parts  nickel 
plated.  Universal  tone-arm,  playing 
all  records  without  any  attachment. 


Reliability 


When  you  handle  a  line  of  machines 
be  sure  that  you  can  depend  upon 
the  manufacturers  to  give  you  service 
and  guaranteed  products. 

This  Company  is  absolutely  reliable. 
You  can  depend  upon  every  promise 
or  statement  that  we  make. 


Jswwjjwbst  MM  ■  i 


Equipment 


We  manufacture  every  cabinet  in  our  own 
plant.  Best  materials  on  the  market  are 
embodied  in  the  Humanatone  Machine. 
Motors,  tone-arms  and  sound-boxes  are 
A  No.  1  quality  products. 


No.  V. 

Retail  Price,  $50 

Height  46  inches;  Width  19  inches; 
Depth  22^  inches.  Heavy  double- 
spring  motor.  Plays  four  10-inch 
records  with  one  winding.  Univer- 
sal tone-arm,  playing  all  records 
without  any  attachment. 


Let  Us  Send  You  Our  Dealer  Proposition 

HUMANATONE  TALKING  MACHINE  CO. 

254  N.  10th  STREET  BROOKLYN,  N.  Y. 
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NEEDLE  ECONOMY 

50  x  10  =  500  for  10c 

IN  THESE  DAYS  OF  SCARCITY  OF  NEEDLES  DEALERS 
WILL  FIND  A  QUICK  SALE  FOR  MAGNEDO  NEEDLES 


EACH  NEEDLE 
GUARANTEED 
to  Play  10  Records 

Attractively  packed  in  dis- 
play case  containing  60  boxes 

MADE  IN  LOUD  AND 
MEDIUM  TONE 


EACH  NEEDLE 
GUARANTEED 
to  Play  10  Records 

Attractively  packed  in  dis- 
play case  containing  60  boxes 

MADE  IN  LOUD  AND 
MEDIUM  TONE 


- 4 


4. 


READY  FOR  DELIVERY 

Liberal  Discount  to  Jobbers 

Leading  Jobbers  Have  Placed  Large  Orders 


PLAZA  MUSIC  CO.,  18  West  20th  Street,  N.  Y. 


GREATEST  MANUFACTURING  CENTER 

Some  Facts  and  Figures  Showing  the  Supremacy 
of  Greater  New  York 


while  the  thrifty  depositors- draw  in  the  form  of 
interest  more  than  $150,000  every  day,  Sundays 
excluded. 


The  greatest  manufacturing  center  the  world 
has  ever  known  is  New  York,  which  now  has 
about  38,000  factories,  there  having  been  a  ma- 
terial increase  in  their  number  since  1913,  when, 
according  to  the  Industrial  Directory,  35,849 
establishments  in  Greater  New  York  were  turn- 
ing out  manufactured  articles  of  various  kinds. 

These  manufacturing  establishments  employ 
capital  amounting  to  $1,800,000,000  and  turn  out 
products  to  the  value  of  $2,900,000,000  annually. 

In  New  York  factories  are  employed  810,000 
persons,  including  660,000  wage  earners.  In 
salaries  and  wages  $540,000,000  is  paid  annually 
to  factory  employes  of  all  kinds. 

More  than  21  per  cent,  of  the  nation's  bank 
resources  are  right  here  in  New  York;  and  it  is 
not  too  much  to  say  that  during  the  last  eighteen 
months  this  city  has  become  the  world's  bank- 
ing center.  The  resources  of  the  banks  of  the 
country,  computed  June  30,  1915,  amount  to 
$28,185,585,677,  while  the  resources  of  the  New 
York  banks  are  $6,072,506,075.  New  York's  banks 
have  a  total  capital  of  $216,157,000,  and  deposits 
of  $5,377,461,797. 

In  the  matter  of  savings  banks,  New  York  is 
in  a  class  by  itself,  having  fifty-eight  such  insti- 
tutions  with  deposits  amounting  to  $1,231,202,000, 


FAIRLY  SWAMPED  WITH  ORDERS 

Cleveland,  O.,  March  10— The  Union  Phono- 
graph Supply  Co.,  of  this  city,  are  fairly 
swamped  with  orders  from  all  parts  of  the  coun- 
try, and  are  supplying  tone  arms,  sound  boxes, 
attachments,  and  other  specialties  with  exceeding 
promptness;  The  new  catalog  issued  by  this 
company  has  been  splendidly  received,  and  it 
has  been  found  a  great  source  of  information  to 
the  manufacturer  desiring  supplies.  The  prod- 
ucts of  this  company  are  steadily  gaining  in 
favor. 


fortnight.  Mr.  Mason  will  be  a  member  of  the 
sales  staff  at  the  executive  offices,  working  in 
conjunction  with  W.  G.  Porter.  He  is  thorough- 
ly familiar  with  every  phase  of  the  Victor  busi- 
ness, having  been  associated  with  L.  S.  Donald- 
son Co.,  Minneapolis,  Minn.,  Victor  dealers, 
and  going  through  every  department  at  the 
Chicago  Talking  Machine  Co. — repair,  stock,  as- 
sistant floor  salesman,  etc. 


TOO  MUCH  FOR  HER 


C.  B.  MASON  JOINS  NEW  YORK  FORCE 

C.  B.  Mason,  formerly  associated  with  the  Chi- 
cago Talking  Machine  Co.,  Victor  distributor, 
will  join  the  staff  of  the  New  York  Talking  Ma- 
chine Co.,  Victor  distributor,  within  the  next 


HERE  IS  THE  MISSING  LINK  IN 
THE  CHAIN  OF  PHONOGRAPHS 

THE  ENBECO 

A  universal  needle  that  will  play  all  makes  of 
records.  Superior  to  a  jewel  point  in  that  it  plays 
equally  well  lateral  cut  and  hill  and  dale  type  records 
Louder,  clearer  and  more  enduring  than  a  steei 
needle,  because  it  can  be  played  for  many  hours 
without  changing  needles.  It  defies  the  scarcity  of 
steel  needles,  and  saves  the  necessity  of  buying  a 
jewel  point.  Sells  for  10  cents  and  worth  $1.00. 
Don  t  delay,  order  to-day.  Special  offer  this  issue 
only  On  receipt  of  $4.50  will  ship  prepaid  and  in- 
sured to  any  address  one-half  gross  Enbeco  Needles 
and  give  free  one  dozen  for  demonstration  Must 
mention  The  Talking  Machine  World  when  ordering 
N.  BARUCH  &  CO.,  Sole  Makers,  Tribune  BIdg.,  N.  Y. 


Unobserved  and  unannounced,  the  president 
of  a  church  society  entered  the  composing  room 
of  a  newspaper  just  in  time  to  hear  these  words 
issue  from  the  mouth  of  the  boss  printer: 

"Billy,  go  to  the  devil  and  tell  him  to  finish 
that  'murder'  he  began  this  morning.  Then 
'kill'  William  J.  Bryan's  Youngest  Grandchild, 
and  dump  the  'sweet  Angel  of  Mercy'  into  the 
hell-box.  Make  up  that  'Naughty  Parisian 
Actress'  and  lock  up  'The  Lady  in  Her  Bou- 
doir.' " 

Horrified,  the  good  woman  fled. 


f  •        •  • 


a.   Cleartone  Talking 
Machines 


No.  35 — Mahogany  or  Oak  fin- 
ish. Size  20  %  wide,  20  y2  deep, 
46  height.  Double  spring  motor, 
12-inch  turntable.  Plays  three 
records  with  one  winding. 


os.  35  and  75  Bl 

As  Large  As  Many  $150  Talk- 
ing Machines.  46  Inches  High. 

$26.50  Wholesale 

Reversible  Tone-Arm  Plays  all  records 
Write  for  our  84  page  catalogue,  the  only 
one  of  its  kind  in  America.  Illustrating  33 
different  style  talking  machines  and  over 
500  different  phonographic  parts,  also  gives 
description  of  our  efficient  repair  depart- 
ment. 

Gel  in  louch  with  us  for  anything  you 
need  in  the  talking  machine  industry 

Lucky  13  Phonograph  Co. 

3  East  12th  Street  New  York  City,  N.  Y. 


No.  75B — Mahogany  or  Oak  fin- 
ish. Size  18  wide,  19  deep,  46 
height.  Double  spring  motor,  12- 
inch  turntable.  Plays  three  rec- 
ords with  one  winding 
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MOTOR  TRUCK  FACILITATES  UDELL  CABINET  SHIPMENTS 


Recently  when  The  World  called  at  the  cab- 
inet factory  of  the  Udell  Works  in  Indianapolis, 
there  stood  out  in  front  of  the  shipping  depart- 
ment a  new  and  impressive  three  and  one-half- 
ton  Gramm-Bernstein  motor  truck.     The  tre- 


World  that  the  way  orders  are  pouring  in  at 
the  present  time  from  all  sections  of  the  coun- 
try the  Udell  house  is  going  to  make  a  very 
good  customer  for  gasoline.  The  new  truck  is 
kept  going  from  twelve  to  fifteen  hours  every 


Motor  Truck  Used  by  the  Udell  Works  to  Make  Shipments  of  Talking  Machine  Cabinets 


mendous  increase  in  Udell  business  has  ren- 
dered this  new  motor  truck  a  veritable  "life 
saver,"  as  it  makes  it  possible  to  haul  from  four 
to  six  loads  a  day  to  the  depot,  whereas  before, 
by  horses,  it  was  only  possible  to  take  care  of 
two  loads  of  talking  machine  cabinets. 
Tom  Griffith,  the  sales  manager,  informed  The 


day,  and  in  all  probability  a  brother  truck  will 
be  required  to  take  care  of  the  shipping  during 
the  coming  fall  season. 

In  the  illustration  shown  herewith,  the  gen- 
tleman whose  hand  is  resting  on  the  truck  is 
A.  W.  Cobb,  vice-president  and  general  manager 
of  the  company. 


NEWS  HAPPENINGS  IN  PORTLAND 


Great  Activity  Prevails  in  This  Thriving  Oregon 
City — Dealers  Handling  the  Various  Leading 
Instruments  Are  Enthusiastic  About  Present 
Conditions  and  Prospects — Hyatt  Co.  Remov- 
ing to  New  Quarters — Eilers  Music  House 
Makes  Fine  Showing — Other  News  of  Interest 


Portland,  Ore.,  March  9. — Perry  C.  Graves, 
manager  talking  machine  department  of  Eilers 
Music  House,  formerly  Graves  Music  Co.  at 
Morrison  and  Fourth  streets,  reports  a  very 
large  increase  in  the  talking  machine  business 
during  the  last  two  months  over  the  previous 
year.  December,  he  says,  showed  an  increase 
of  over  100  per  cent,  and  January  about  60  per 
cent,  increase.  This  firm  carries  the  three 
lines,  Victor,  Edison  and  Columbia  and  has  a 
beautiful  department.  J.  W.  Lane  is  assistant 
manager  in  this  department.  They  are  at  pres- 
ent featuring  Hawaiian  records,  with  a  window 
in  which  is  constructed  a  Hawaiian  hut  arranged 
with  ukuleles,  talking  machines,  guitars,  etc. 

The  Boston  Grand  Opera  Co.,  showing  in 
Portland  March  5  and  6,  has  given  a  great  boost 


to  the  Columbia  grand  opera  records.  Mr. 
Heater,  Columbia  manager,  states  that  the  grand 
opera  trade  has  never  been  better. 

Edgar  Jessen  has  resigned  his  position  as  man- 
ager of  the  Eilers  talking  machine  department, 
and  is  now  with  the  Pacific  Phonograph  Co., 
Edison  jobbers  for  the  Pacific  Coast.  Mr.  Jes- 
sen was  formerly  with  the  Wiley  B.  Allen  Co. 
before  joining  the  Eilers  organization,  and  is 
one  of  the  live  wires  in  the  talking  machine  busi- 
ness on  the  Coast. 

Manager  Loder,  of  the  Wiley  B.  Allen  talking 
machine  department,  reports  a  very  nice  busi- 
ness since  the  holidays,  many  machines,  both 
Edison  and  Victor  being  sold.  Record  sales 
arc  especially  good. 

The  Hyatt  Talking  Machine  Co.,  Portland's 
only  exclusive  Phonograph  Shop,  for  a  great 
many  years  located  at  350  Alder  street,  have 
just  moved  into  their  new  quarters  located  at 
331  Morrison  street,  in  the  Northwestern  Bank 
Building,  opposite  the  Portland  Hotel.  A  great 
deal  of  care  has  been  exercised  to  make  the  ar- 
rangement of  the  store  convenient,  practical,  as 
well  as  pleasing  to  the  eye.  Sound  proof  dem- 
onstrating rooms  are  commodious  and  tasteful- 


Can  You  Answer  These  Questions  ? 


3.    What  material  is  picked  up  by  a 
needle  ? 


1.  What  is  an  Overtone  ? 

2.  Why  is  one  side  of  a  needle  record 
usually  better  than  the  other  ?  4.    How  is  a  diamond  point  made  ? 

5.    Why  does  a  record  wear  faster  in  the  outer  grooves  ? 

A  few  of  the  many  questions  answered  in 

The  Phonograph  Book 

By  Lloyd  MacFarlane — Just  Out 


Send  for  Circular  and  Sample  Pages 


160  Pages— Cloth  Bound 


Sent  postpaid  on  receipt  of  $2.00 

THE  RIDER-LONG  CO.,  Inc. 

61  Pearl  Street  New  York  City 


ly  furnished  and  decorated.  The  Hyatt  Talking 
Machine  Co.  will  continue  to  carry  a  full  line  of 
Victor,  Columbia  and  Edison  machines,  records 
and  supplies. 

Miss  Jessie  Meighen,  in  charge  of  the  record 
department,  reports  a  substantial  increase  of  the 
record  business,  as  the  new  and  central  loca- 
tion will  attract  many  new  customers,  as  well 
as  prove  more  convenient  for  our  regular  ones. 

Mr.  and  Mrs.  Hyatt,  who  have  been  in  Cali- 
fornia for  the  past  few  months  taking  a  well- 
earned  rest,  expect  to  return  within  a  short  time. 

Heater,  manager  of  the  Columbia  Grapho- 
phone  Co.,  of  this  city,  reports  that  business  in 
February  showed  a  big  increase  :Over  last  Feb- 
ruary. 

F.  A.  Dennison,  the  Pacific  Coast  manager  of 
the  Columbia  Graphophone  Co.,  spent  a  few 
hours  in  Portland  Monday.  Mr.  Dennison  is 
making  his  regular  detour  of  the  Northwest 
stores. 

The  Columbia  people  have  installed  a  Dicta- 
phone department  in  their  warerooms  at  429- 
431  Washington  street  under  the  management 
of  R.  C.  Callahan,  formerly  of  San  Francisco. 

Lewis  Alder  has  been  transferred  from  the 
position  of  city  record  salesman  to  the  road. 
Mr.  Adler  has  been  with  the  Portland  Columbia 
office  since  he  was  fourteen  years  old  and  well 
deserves  his  new  position. 


ISSUE  ATTRACTIVE  CATALOG 


The  King  Talking  Machine  Co.,  11  West 
Twenty-fifth  street,  New  York,  manufacturer  of 
the  Harrolla  machine,  has  just  issued  an  at- 
tractive catalog,  presenting  its  complete  line  of 
instruments,  accompanied  by  adequate  descrip- 
tions of  the  distinctive  qualities  of  each  model, 
and  its  mechanical  properties. 

An  interesting  feature  of  this  new  catalog 
is  a  section  devoted  to  motors,  tone  arms  and 
sound  boxes,  which  illustrates  the  Meisselbach 
products,  used  exclusively  in  the  Harrolla  ma- 
chine. This  catalog  contains  a  wealth  of  ma- 
terial which  can  be  utilized  to  excellent  advan- 
tage by  Harrolla  dealers. 


E.  T.  Caldwell,  a  prominent  piano  man  of 
Cleveland,  and  who  was  president  of  the  Pathe- 
phone  Distributors  of  America,  Inc.,  the  Pathe 
Jobbers'  Association,  organized  last  summer  in 
New  York,  died  suddenly  at  his  home  in  Cleve- 
land, O.,  last  Friday. 


If  you  have  a  call  for  something  you  haven't 
got,  and  it's  in  your  line,  get  it.  But  don't  buy  a 
gross  unless  you  have  more  than  one  call  for 
the  article. 


CABINETS 


Three  Sizes  —  Floor  Cabinets :  17x1 9x40—  1 9x20x4 1 . 
Table  Cabinet :  20x22x14.    Birch-Mahogany  Finish — 
Nickel  Trim— Well-Finished. 
Stock  on  Hand 

SAMUEL  WEINSTEIN 

134  Duane  St.  Established  1899  New  York 
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SALESMAN  OR  DISTRIBUTOR 


Well  Known  Piano  Man  Draws  a  Sharp  Line 
Between  the  Two  Classes — Real  Salesman 
Talks  Quality  and  Cash  Instead  of  Terms 


At  a  recent  dinner  in  New  York,  J.  H.  Shale, 
general  manager  of  the  American  Piano  Co., 
made  a  most  interesting  address  upon  sales- 
manship, and  drew  a  sharp  line  between  the 
real  salesman  and  the  distributor,  the  former 
selling  on  a  basis  that  gives  his  house  a  prolit, 
while  the  latter  sells  on  the  strength  of  low 
prices  and  long  terms  of  payment.  Although 
Mr.  Shale's  remarks  applied  particularly  to  the 
piano  salesman,  the  question  of  salesman  and 
distributor  applies  with  equal  strength  to  the 
talking  machine  man. 

As  has  been  said  before  in  these  columns, 
the  salaries  of  salesmen  depend  upon  the  amount 
of  profit  they  can  earn  for  their  house,  for  sal- 
aries must  of  necessity  come  out  of  the  profits. 
The  more  profit  the  salesman  can  bring  into  the 
concern  through  his  own  effort,  just  so  much 
greater  is  his  own  earning  capacity.  - 

There  are  men  in  every  line  who  are  inclined 
to  follow  the  line  of  least  resistance.  They  have 
a  thorough  understanding  of  the  minimum  terms 
their  house  will  accept,  and  they  adopt  those 
terms  both  as  a  minimum  and  as  a  maximum, 
the  theory  being  that  the  lower  the  terms  the 
easier  the  sale.  There  are  many  talking  ma- 
chine purchasers  to-day  who  are  making  small 
payments  on  their  instruments  who,  had  they 
been  properly  approached  by  the  salesman, 
could  and  would  have  made  terms  that  would 
have  meant  substantial  payments  each  month, 
and  a  quick  cleaning  up  of  the  contract. 

To  make  money  capital  must  be  turned 
over  frequently.  Cash  and  short  time  also  en- 
ables the  talking  machine  house  to  get  back  its 
capital  quickly,  realize  a  profit,'  and  turn  over 
the  capital  again  to  win  further  profits.  When 
the  capital  is  tied  up  on  a  long  time  contract 
even  at  the  usual  interest  it  is  not  available  for 
the  business  until  the  greater  part  of  the  con- 
tract is  cleaned  up.  The  salesman  who  urges 
the  customer  to  pay  cash  by  pointing  out  to 
him  the  interest  and  annoyance  he  can  save  by 
so  doing,  or  who,  if  a  cash  payment  deal  is  not 
possible,  holds  out  for  large  payments  and  ac- 
cepts the  minimum  only  as  a  last  resource  to 
keep  the  customer  from  walking  out  of  the  store, 
is  the  man  who  is  making  the  profits,  and  he 
is  making  them  two  ways — for  himself  and  for 
the  house. 


LATEST  "RISHELL"  LITERATURE 


Interesting  Folder  Featuring  Its  New  Line  of 
Phonographs  Just  Issued 


Williamsport,  Pa.,  March  6. — The  Rishell  Pho- 
nograph Co.,  of  this  city,  manufacturer  of  the 
"Rishell"  line  of  phonographs  has  just  issued  a 
very  attractive  folder,  featuring  its  new  lines 
of  instruments  for  the  spring  and  summer  sea- 
sons, with   a  full  description   of  each  model. 


THE  BLISS  REPRODUCER 


THE  NEW  DEPARTURE 
SOUND-BOX 

No  Mica,  Rubber,  Cork  or 
Metal  Used 

To  the  Manufacturer:  This 

presents  the  first  legitimate  talking 
point  of  superiority  offered  for  years. 
It  is  too  high  priced  for  cheap 
machines,  but  if  you  want  quality 
we  have  it. 

TO  the  Dealer:  This  Reproducer  will  increase  the  musical 
value  of  any  phonographs  now  in  the  hands  of  your  customers, 
and  any  device  that  will  accomplish  this  is  profitable  to  you 
and  will  increase  the  demand  for  more  and  better  records. 
Do  you  see  the  point  ? 

WILSON-LAIRD  PHONOGRAPH  CO., Inc. 

136  Liberty  Street,  New  York  City 


These  instruments  are  noteworthy  for  their 
artistic  design,  and  their  graceful  lines  bespeak 
a  refinement  and  distinction  that  cannot  fail 


the  orders  being  received  at  the  factory  by  each 
mail  are  conclusive  indications  of  the  popularity 
of  the  "Rishell"  line. 

The  success  of  the  "Rishell"  ■  line  may  be  at- 
tributed to  the  painstaking  care  which  is  be- 
stowed upon  every  part  included  in  the 
"Rishell"  equipment.  Every  motor,  tone  arm, 
sound  box,  etc.,  is  subject  to  rigid  tests  before 
it  is  accepted  by  the  "Rishell"  mechanical  ex- 
perts. Every  "Rishell"  machine  is  equipped 
with  a  universal  tone  arm,  playing  all  makes  of 
records  without  an  attachment,  a  valuable  sales 
argument  for  the  Rishell  dealer. 


HOFFAY  CO.  INCREASES  PRICES 

Revised  Price  List,  Covering  Entire  Line,  Just 
Issued — Plan  Live  Publicity  Campaign 


One  of  the  Popular  Rishell  Creations 

to  meet  with  the  approval  of  the  most  critical 
home-lover. 

The  dealers  who  are  handling  the  "Rishell" 
line  are  enthusiastic  in  their  comments  anent  the 
reception  being  accorded  these  machines,  and 


The  HofTay  Talking  Machine  Co.,  Inc.,  500 
Fifth  avenue,  New  York,  manufacturers  of  the 
"Hoffay  Airtight  Phonograph,"  announce  a  rise 
in  the  retail  price  of  their  machines.  The  $75 
machine  in  the  future  will  retail  at  $85,  the  $100 
model  at  $125,  the  $150  at  $175,  the  $200  at  $225 
and  the  $250  will  retail  at  $275. 

A  publicity  campaign  will  shortly  be  inaug- 
urated by  the  Hoffay  concern  and  some  very 
original  methods  will  be  put  in  force  to  adver- 
tise their  product.  In  an  early  issue  of  The 
Talking  Machine  World  will  appear  illustrations 
of  the  different  models  manufactured  and  de- 
scriptions and  illustrations  of  the  exclusive  fea- 
tures contained  in  the  Hoffay  instruments. 


Thirty  desirable  records.  You  may  not  have  all  of  these  selections 
We  will  gladly  play  any  record  for  you. 


CROFT 


Those  who  use  Record  Delivery  Envelopes 
KNOW  they  are  cheaper  than  paper  and  string 

Record  Delivery  Envelopes  Long  Cabinets 

Record  Stock  Envelopes  Bagshaw  Needles 

Perfection  Record  Holders  Peerless  Locking  Plates 

Catalog  Supplement  Envelopes 

Write  for  samples  and  prices 

CLEMENT  BEECROFT,  309  W.  Susquehanna  Avenue,  PHILADELPHIA 
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TIME  SAVING  IN  CLOSING  SALES 

Every  Unnecessary  Call  Made  Upon  a  Pros- 
pect Before  Selling  Takes  Just  so  Much  Time 
From  Other  Prospects — Efficiency  in  Han- 
dling Prospects — No  To-morrow  in  Sales 


As  he  starts  out  from  the  store  each  morning 
to  begin  his  day's  labor,  the  outside  salesman  is 
generally  supplied  with  a  list  of  prospects  to  be 
worked  upon  that  particular  day  or  for  such  a 
fixed  period  as  the  manager  may  decide,  and 
from  that  list  the  outside  man,  if  he  is  good  or 
has  some  luck,  may  close  a  satisfactory  num- 
ber of  sales.  In  closing  those  sales,  however, 
there  is  still  another  factor  and  that  is,  what 
about  the  people  that  were  not  closed? 

There  are,  of  course,  a  large  number  of  pros- 
pects on  the  list  of  every  house  who  never  buy 
a  talking  machine,  who  are  anxious  to  own 
one,  and  perhaps  have  actually  made  known 
their  desires,  but  who,  for  financial  or  other  rea- 
sons, are  not  in  a  position  to  become  pur- 
chasers. There  is  also,  of  course,  the  usual 
proportion  of  loss  to  a  competing  house,  maybe 
through  superior  salesmanship  on  the  part  of  the 
competitor,  through  some  feature  of  his  line 
that  makes  a  special  appeal,  or  for  other  rea- 
sons that  cannot  be  so  readily  explained.  The 
real  question,  however,  is  that  of  the  prospect 
who  ultimately  purchases  from  the  house  first 
securing  the  name.  What  about  that  prospect? 
Why  the  delay  in  selling  him?  If  it  takes  twelve 
calls  to  convince  a  prospect  that  he  should  be- 
come a  customer,  why  could  it  not  have  been 
done  in  six,  or  if  it  takes  six,  why  could  it  not 
have  been  done  in  three?  A  call  made  by  a 
salesman  without  direct  results  costs  the  house 
he  is  working  for  money.  ,He  may  be  drawing 
a  salary  based  upon  a  certain  quota  of  sales  and 
may  exceed  that  quota  regularly  and  make  a 
commission  on  the  additional  business,  but  the 
calls  he  makes  without  results  are  still  to  be 
checked  up  against  him.  Probably  it  is  not  his 
direct  fault  that  results  have  not  been  obtained, 
but  it  is  his  prospect  and  he  is  responsible. 

In  the  brilliant  articles  on  salesmanship,  there 
has  been  frequent  mention  made  of  the  man 
who  likes  a  hard  nut  to  crack,  who  passes  by 
the  easy  sales  with  scorn  and  dives  right  into 
a  doubtful  proposition.  As  a  matter  of  fact 
it  is  human  nature  to  take  the  easiest  way.  If 
an  outside  man  has  twenty  prospects  to  call 
upon,  and  actually  knows  that  five  are  practically 
ready  to  buy  and  that  the  five  at  the  other  end 
of  the  list  have  not  yet  been  convinced  of  the 
value  of  the  instrument  he  is  selling,  he  is  going- 
after  those  who  are  ready  to  buy.  The  super- 
salesman  we  sometimes  read  about  would  aban- 
don them  to  some  of  the  weaker  sisters  of  the 
sales  force  and  spend  his  time  convincing  the 
hard  ones,  but  the  average  man  is  going  to 
pluck  the  easiest  ones  first  every  time.  When 
it  comes  down  to  the  more  difficult  ones,  how- 
ever, and  becomes  a  question  of  what  can  be  said 
or  done  that  will  convince  them  to  make  a 
quick  decision,  that  is  where  the  salesman  can 
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A  Bigger  Better  Business 


Wake  Up  Man 
Make  More  Sales 
File  Your  Records 

The  Ogden  Way 

Is  Unconditionally 
Guaranteed  by 

Your  Jobber 


SELLS 
FILES 
FINDS 


More  Records 


IN  THE  SHORTEST  TIME- 
IN  THE  SMALLEST  SPACE 

Order  Direct  Naming  Your  Jobber 
Rush  Orders  Shipped  From  Stock  after  Nov.  20th 
Will  pay  for  itself  during  the  rush 
1000's  of  satisfied  Dealers  our  reference 

ORDER  NOW— SAME  LOW  PRICE 

Patented — Patented — Patented 

Ogden  Sectional  Cabinet  Co. 

Lynchburg,  Va. 


Models  No.  1  and  No.  31. 
High  Grade  Cabinets  for  rec- 
ord parlors. 

Models  No.  2  and  No.  62. 
Low  in  price.  High  efficien- 
cy. Patented. 


either  save  or  spend  money  for  his  institution. 

There  may  be  a  legitimate  reason  for  putting 
off  buying  that  can  be  so  recorded  on  the  card 
and  the  minimum  of  calls  arranged  to  keep  the 
prospect  in  line  until  he  is  ready  to  capitulate. 
Then  there  are  cases  where  there  is  no  real 
reason  for  holding  off  buying.  The  prospect 
is  simply  "stalling"  and  probably  shopping 
around.  Every  visit  the  salesman  pays  to 
that  prospect  without  selling  means  just  one 
visit  taken  away  from  some  other  prospect.  It 
means  just  so  much  time  taken  from  the  work 
of  the  house.  It  means  just  so  much  lost  op- 
portunity for  him  to  increase  his  sales  total, 
and  sales  and  time  undoubtedly  represents 
money,  whether  the  salesman  is  working  on 
salary  or  commission. 

There  is  no  "manana"  in  selling.  The  sales- 
man who  has  the  assurance  or  feels  that  the  sale 
can  be  closed  on  the  next  call  should  pound 
just  that  much  harder  to  close  the  deal  at  once. 
He  should  be  less  willing  to  accept  "no"  for  an 
answer,  for  that  next  call  if  given  to  another 


prospect  may  mean  still  another  sale.  There 
always  is  the  question  of  lost  interest.  When 
prospects  take  the  trouble  to  inquire  about  the 
details  of  a  certain  make  of  talking  machine, 
or  to  visit  the  warerooms  and  inspect  the  line, 
they  are  interested.  That's  certain,  although 
they  may  not  be  interested  sufficiently  to  buy 
on  the  spur  of  the  moment.  The  fact  remains, 
however,  that  if  a  prospect  is  ignored  or  is  not 
followed  up  closely,  that  interest,  in  most  cases, 
lags  with  the  passing  of  time. 

When  the  talking  machine  is  first  seen  it  is 
much  admired.  The  prospect  feels  that  he  must 
have  it.  The  next  call — it  is  a  very  fine  in- 
strument and  he  would  like  to  have  it.  The 
third  call — he  wishes  he  could  spare  the  money 
to  buy  it.  The  fourth  call — he  can't  see  how  he 
will  be  able  to  finance  it,  and  so  on. 

In  brief,  it  will  be  well  to  get  the  order 
signed  while  the  glamour  of  the  instrument  is 
still  in  the  eyes  of  the  prospect.  As  the  old  say- 
ing very  aptly  puts  it,  "strike  while  the  iron  is 
hot." 
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PREPAREDNESS 

\I7E  are  now  ready  with  our  new  line  of  tone  arms  and  sound  boxes  and  also  our 
" "  new  line  of  attachments  for  Edison  Phonographs  to  play  Pathe  records,  and 
our  new  attachments  for  Victor  and  Columbia  machines  to  play  Edison  and  Pathe 
records.  If  interested  in  quantity  lots,  will  be  pleased  to  send  you  one  of  our  new 
catalogs  just  issued. 

Write  us  for  quantity  prices  for  the  best  goods  on  the  market 

THE  UNION  PHONOGRAPH  SUPPLY  COMPANY 


1100  WEST  NINTH  STREET 


CLEVELAND,  OHIO 


108 


THE    TALKING    MACHINE  WORLD 


CO-OPERATION  WITH  OR  WITHOUT  ENCOURAGEMENT 

By  J.  J.  BRERETON,  Purchasing  Agent,  American  Phonograph  Co. 


Co-operation  is  the  foundation  on  which  is 
built  our  modern  civilization  and  was  indeed 
the  foundation  of  all  ancient  progress  and  civil- 
ization as  well.  Away  back  in  the  Stone  Age, 
when  man  was  but  little  better  than  the  beasts 
he  hunted,  he  soon  found  he  could  accomplish 
far  more  by  getting  some  of  his  fellows  to 
help  him.  True,  they  might  kill  each  other  in 
quarrels  over  the  division  of  the  spoils,  but 
without  the  united  efforts  of  all  there  would  have 
been  no  spoils  to  divide;  crude — inefficient,  but 
still — co-operation. 

Farther  along  as  the  idea  grew  on  them,  from 
the  few  individuals  banded  together  for  a  spe- 
cific purpose,  and  for  a  short  time,  came  the 
permanent  association  of  a  number  of  people 
for  many  and  to  a  large  extent,  all  purposes,  and 
there  you  have  the  tribe.  Again  you  see  co- 
operation; on  a  larger  scale.  Tribe  fought  tribe 
until  finally  it  began  to  dawn  on  some  that  by 
combining  two  tribes  with  kindred  interests 
against  one  tribe  the  outcome  was  sure — the  one 
tribe  was  defeated;  so  tribe  after  tribe  united 
for  their  common  interest  and  lo!  the  nation; 
co-operation  as  it  exists  to-day.  Whether  it 
will  carry  forward  to  still  greater  results  is  not 
for  discussion  here,  but  is  something  well  worth 
thinking  about. 

The  results  of  co-operation,  then,  are  visible 
on  every  side.  The  co-operation  of  individuals 
making  for  simple  friendship  and  good  fellow- 
ship; the  co-operation  of  groups  of  individuals 
for  some  common  object  such  as  the  firm,  the 
co-operation  of  firms  to  one  common  end,  and 
big  business  as  we  see  it  to-day  is  born.  To  my 
mind,  however,  there  is  an  element  in  connec- 
tion with  co-operation  that  in  being  overlooked 
or  not  employed  destroys  or  at  least  hinders 
much  of  the  effects  of  co-operation  itself;  and 
that  is  the  failing  to  offer  encouragement  with 
the  co-operation.  There  are  many  ways  of  co- 
operating, that  not  only  fail  to  encourage,  but 
positively  discourage.  One  method  of  getting 
a  pack  mule  over  a  hard  place  on  the  trail  is 
to  prod  it  with  a  sharp  stick;  this  is  certainly 
co-operation,  but  it  is  far  from  encouragement. 
In  the  north,  it  is  a  common  practice  when  the 
dog  sled  gets  into  a  bad  place  for  one  man  to 
stick  to  the  gee  pole  at  the  rear,  while  his 
partner  whips  the  dogs  unmercifully  at  the  front; 
this  again  is  surely  co-operation,  in  that  both 
men  are  doing  something  that  helps  get  the 
sled  away,  but  you  could  scarcely  call  it  en- 
couragement as  far  as  the  dogs  are  concerned. 
Understand  there  is  no  question  but  that  even 
that  kind  of  co-operation  accomplishes  some- 
thing; the  mule  gets  over  the  difficult  place 
(perhaps)  when  otherwise  it  might  not  have;  the 
dogs  pull  the  sled  out  of  the  hard  place  when 
(perhaps)  they  might  not  have  been  able  to,  but, 
is  the  mule  as  willing  and  tractable  as  it  would 
have  been  had  another  kind  of  co-operation 
coupled  with  encouragement  been  employed? 
Will  the  dogs  be  as  easily  handled  and  rush  the 
bad  place  with  as  hearty  good  will  when  the 
next  one  appears,  as  they  would  have,  had  they 
been  helped  and  encouraged,  instead  of  being 
helped  and  whipped?  Isn't  it  human  nature,  as 
well  as  dog  nature,  to  remember  the  whip  and 
avoid  it  if  possible  even  at  the  expense  of  shy- 
ing from  the  trail  and  possibly  wrecking  the  out- 
fit? 

So,  in  our  organization,  let  us  try  as  far  as 
we  can  the  co-operation  with  encouragement 
method,  and  I  believe  we  will  go  farther.  If 
you  find  a  wagon  stuck  in  a  mud  hole  and  put 
your  shoulder  to  the  wheel  to  help  out,  which 
do  you  think  would  produce  a  better  future  re- 
sult, to  say:  "You  fool  what  the  devil  did  you 
drive  into  this  for,"  or  "Look  here  friend,  there 
is  a  better  way  in  here  than  this;  try  it  next 
time." 

As  said  before,  any  kind  of  co-operation  is 
better  than  opposition,  but  why  not  use  the  best 
kind.     There  is  more  than  merely  helping  the 


other  fellow  out  of  the  hole,  you  can  do  that  in 
various  ways,  even  to  blowing  him  out,  but 
the  best  way  for  him — for  you — and  for  our  or- 
ganization is  to  imbue  him  with  the  spirit  of 

AFTER  TRADE  WITH  RUSSIA 

Handbook  to  Promote  It  Gotten  Out  by  Cham- 
ber of  Commerce 


Over  2,000  copies  of  "Industrial  America,"  a 
handbook  of  commercial  information  in  regard 
to  the  United  States,  published  by  the  American 
Russian  Chamber  of  Commerce,  have  already 
been  sold  in  Russia  on  advance  reservations. 
Under  the  joint  auspices  of  this  organization 
and  the  Russian  American  Chamber  of  Com- 
merce in  Moscow,  the  work  will  be  distributed 
to  over  5,000  reliable  Russian  business  firms. 


keeping  out.  Telling  a  man  he  has  "fallen  down 
on  his  job"  is  co-operation,  for  possibly  he  may 
not  know  it,  or  realize  it,  but  it  is  one  thing 
to  say  "well,  you  have  fallen  down,  as  usual,  on 
this"  and  another  to  say  "well,  I  am  surprised, 
you  have  actually  fallen  down  on  this";  which 
method  will  bring  not  only  present  results,  but 
future  strenuous  efforts  to  never  have  it  hap- 
pen again.    Try  it. 

The  book,  besides  containing  a  selected  classi- 
fied directory  of  American  firms  interested  in 
the  Russian  market,  presents  a  survey  of  the 
principal  features  of  the  industrial  resources, 
and  of  the  industrial,  financial  and  commercial 
development  of  the  United  States.  It  is  printed 
entirely  in  Russian. 

The  design  of  the  book  is  to  bring  about  a 
closer  trade  relationship  between  the  two 
countries. 


Mrs.  R.  C.  Frame,  music  dealer  of  Madill, 
Okla.,  has  moved  to  new  quarters  in  that  city. 
She  features  the  Victrola  extensively. 


20  Years 

A  TALKING  machine  expert  of  20  years'  experience, 
now  connected  with  one  of  the  leading  talking 
machine  companies,  is  desirous  of  interesting  capital 
in  the  manufacturing  and  marketing  of  a*  complete 
line  of 

Machines  and  Disc  Records 


2,500  Master  Records  can  be  secured  immediately  as 
a  working  basis. 

Has  a  Thorough  Technical  Knowledge  of 

Recording 
Plating 
Pressing 
Motor  Mfg. 
Marketing 

An  unusual  opportunity  for  any  individual  or  group 
of  individuals  who  appreciate  the  unlimited  possi- 
bilities of 

Machine  and  Disc  Record  Business 


Address  "Expert" 

Care  of  The  Talking  Machine  World,  373  Fourth  Ave.,  N.  Y. 
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PLAN  TO  MARKET  NEW  PHONOGRAPH 

Fritzsch  Phonograph  Co.,  Organized  in  Cincin- 
nati With  Capital  Stock  of  $125,000  to  Enter 
the  Field  With  a  New  Machine — Those  at 
the  Head  of  the  New  Concern 


Cincinnati,  O.,  March  13. — The  Fritzsch  Pho- 
nograph Co.  will  be  ready  to  place  its  product 
on  the  market  in  about  six  weeks  or  two  months 
at  the  latest.  During  the  past  week  the  com- 
pany was  incorporated  at  Columbus  with  a  cap- 
italization of  $125,000.  It  is  understood  that 
practically  all  the  stock  will  be  retained  by  the 
few  persons  who  were  interested  in  the  inven- 
tions of  Bernard  and  Charles  Fritzsch. 

Bernard  Fritzsch  has  been  elected  president; 
Charles  Fritzsch,  secretary,  and  Karl  F.  Wiede- 
mann, son  of  Charles  W.  Wiedemann,  treasurer. 

The  company  has  established  quarters  at  228 
and  230  West  Seventh  street,  where  some  of  the 
finished  product  has  been  assembled.  Instru- 
ments selling  from  $110  to  $300  are  to  be  manu- 
factured. No  attempt  will  be  made  to  put  out 
a  cheaper  machine. 

The  air  chamber. is  built  on  the  principle  of 
the  sounding  board  of  a  piano  or  violin  and  the 
diaphragm  is  of  wood,  the  only  one  of  its  kind 
on  the  market.  These  innovations  produce  a 
clear  tone,  and  practically  eliminates  all  sound 
of  the  operation  of  the  needle. 


ADVICE  TO  CREDIT  MEN 

Some  Rules  Given  for  Dealing  With  Delinquent 
Debtors 

Here  is  some  advice  on  making  collections 
that  A.  M.  Mecklenburg,  of  the  Mishawaka 
Woolen  Mills,  offers  to  credit  grantors  through 
a  recent  issue  of  the  National  Association  of 
Credit  Men's  Bulletin: 

"Remember  that  the  delinquent  is  your  friend. 
Without  him  you  would  perhaps  be  minus  a 
job.  He  has  his  problems,  just  as  you  have 
yours.  If  you  can  help  him  with  his  prob- 
lems, do  it,  and  it  will  help  you  to  get  your 
money. 

"Talk  to  the  point,  but  not  pointedly.  There 
is  a  difference. 

"Don't  follow  the  beaten  paths  too  relig- 
iously. As  Louis  Eyetinge  says,  'Put  yourself 
into  your  letter  and  seal  the  flap.' 

"Don't  tell  your  debtor  that  the  reason  you 
are  asking  him  to  pay  is  that  you  need  the 
money.     He  won't  believe  you,  or,  if  he  does, 


it  will  not  increase  his  respect  for^your  firm. 
The  chances  are  that  such  an  appeal  will  miss 
fire  nine  times  out  of  ten. 

"Don't  indulge  in  sarcasm.  It  has  no  place 
in  a  business  letter.  Do  not  write  a  spineless 
letter,  but  give  it  a  backbone  that  will  enable 
it  to  stand  up  in  front  of  your  delinquent  just 
as  if  you  were  talking  to  him  face  to  face. 

"If  your  debtor  is  found  to  be  tricky  or  dis- 
honest, don't  try  to  meet  him  on  his  own 
ground.  You  would  only  be  lowering  yourself 
to  his  level.  Fighting  the  devil  with  fire  is  a 
dangerous  experience-  at  best." 


DEMONSTRATE  SAENQER  COURSE 

New  Course  in  Vocal  Training  Exploited  in  Big 
Way  at  Wanamaker  Auditorium 


The  first  gun  in  the  local  exploitation  of  the 
Oscar  Saenger  Course  in  Vocal  Training  issued 
by  the  Victor  Talking  Machine  Co.,  and  which 
was  featured  in  newspaper  advertisements  this 
week,  was  fired  in  the  auditorium  of  the  Wana- 
maker store  on  Tuesday  afternoon  when  a  liberal 
section  of  the  program  was  devoted  to  a  prac- 
tical demonstration  of  the  Saenger  Course 
through  the  playing  of  the  various  records  com- 
prising the  course  with  recognized  artists  taking 
the  part  of  the  students.  The  demonstration 
was  followed  by  illustrations  of  various  styles 
of  vocal  music  by  the  assisting  artists,  and  at- 
tracted an  audience  that  packed  the  auditorium. 


PLAN  COOPERATIVE  ADVERTISING 

Members  of  the  Talking  Machine  Men,  Inc., 
are  considering  seriously  a  suggestion  offered 
by  Chas.  H.  Townsend,  of  the  "Music  in  the 
Home"  department  of  the  Evening  Mail,  that 
the  members  of  the  association  join  together 
tc  carry  their  individual  advertising  in  trie  Eve- 
ning Mail  under  a  special  head  and  in  a  special 
department.  By  joining  in  their  advertising  the 
talking  machine  dealers,  in  their  small  spaces, 
would  enjoy  the  lower  prices  that  go  with  large 
advertising  spaces. 


PURCHASEJTIE  STOCK 

The  T.  J.  York  Music  Co.,  of  Corsicana,  Tex., 
has  purchased  the  entire  stock  of  Victrolas  and 
Victor  records  from  J.  M,  Stell,  a  furniture 
dealer,  thereby  becoming  exclusive  distributor 
of  the  Victor  line  for  that  prosperous  section 
of  the  country. 


PRIZES  AWARDED  WINDOW  DISPLAYS 

Judges  in  Patriotic  Window  Display  Contest 
Conducted  by  Columbia  Graphopohone  Co. 
Reach  Decision  This  Week — Hundreds  of- 
Photographs  Submitted  in  Competition 


The  judges  of  the  patriotic  window  display 
contest,  conducted  by  the  Columbia  Grapho- 
phone  Co.  during  February,  and  which  was  par- 
ticipated in  by  the  branch  stores  and  retail 
dealers  throughout  the  country,  met  this  week 
and  reached  a  final  decision  regarding  the  merits 
of  the  various  displays  submitted,  upon  which 
the  official  awards  will  be  announced  by  the  Co- 
lumbia Co. 

The  branch  stores  took  great  interest  in  the 
contest  and  a  great  majority  of  them  submitted 
photographs'.  There  was  only  one  prize  pro- 
vided for  in  each  of  the  two  divisions — branch 
stores  and  dealers — and  in  the  former  class  the 
prize  was  awarded  to  the  display  of  the  Boston 
store  of  the  Columbia  Graphophone  Co.,  of 
which  Fred  Mann  is  the  manager.  The  judges 
also  recognized  the  excellent  displays  of  the 
Kansas  City  store,  E.  H.  McMurtry,  manager, 
and  the  Chamber  street  retail  store,  in  New 
York,  R.  F.  Bolton,  manager,  by  giving  them 
honorable  mention,  in  the  order  named. 

The  selection  of  the  prize  winners  from  among 
the  hundreds  of  photographs  of  dealers'  window 
displays  submitted  was  even  a  greater  problem, 
but  on  points  the  display  of  the  Doyle  Furniture 
Co.,  Galesburg,  111.,  was  selected  as  winner,  and 
the  following  displays  given  honorable  mention 
in  the  order  named:  The  Dunn-Taft  Co.,  Colum- 
bus, O.;  L.  Grunewald  Co.,  Ltd.,  New  Orleans, 
La.;  D.  W.  Lerch  Co.,  Canton,  O.;  Campbell's 
Department  Store,  Pittsburgh,  Pa.,  and  the 
Church-Beinkamp  Co.,  Cincinnati,  O. 

The  judges  selected  by  the  Columbia  Grapho- 
phone Co.  were  Harry  Chapin  Plummer,  of  the 
Music  Trades,  and  B.  Brittain  Wilson,  of  The 
Talking  Machine  World.  Further  details  re- 
garding the  contest,  together  with  illustrations 
of  the  five  window  displays,  will  be  presented 
at  an  early  date. 

CHAS.  EDISON  CONVALESCENT 

Chas.  Edison,  son  of  Mr.  and  Mrs.  Thos.  A. 
Edison,  who  was  recently  stricken  with  appendi- 
citis, and  on  whom  an  operation  was  performed 
at  the  Orange  Memorial  Hospital,  is  fast  regain- 
ing his  old  time  health  and  vigor.  Mr.  Edison's 
condition  was  serious  for  a  time,  but  he  rallied 
successfully  and  has  made  splendid  strides  to- 
wards recovery,  thanks  to  his  healthy  constitu- 
tion. His  many  friends  in  the  trade  rejoice 
that  he  is  again  in  good  physical  trim. 


TO  HANDLE  THE  ASHLAND  LINE 

Frank  Birch  and  Francis  Gilkey,  of  Cedar 
Falls,  la.,  have  been  appointed  State  agents  for 
the  Ashland  Phonograph  Co.,  of  Chicago.  The 
Bancroft  Sporting  Goods  Store  will  be  the  local 
agents  for  Birch  and  Gilkey  in  Cedar  Falls. 


INCORPORATED 

The  Standard  Automatic  Mfg.  Co.,  Augusta, 
Me.,  has  been  incorporated  with  a  capital  stock 
of  $2,500,000  to  manufacture  and  deal  in  sound 
producing  and  recording  machines. 


HOT  AND  COLD 

Albert,  very  young,  was  fascinated  by  the 
new  piano.  His  older  sister  took  lessons  and 
was  at  present  much  concerned  with  the  in- 
tricacies of  the  soft  pedal  and  the  loud  pedal. 
Albert  had  to  content  himself  with  drumming 
and  personal  investigations.  One  day  his 
mother  found  him  down  on  the  floor  under- 
neath the  keyboard,  fingering  the  pedals. 

"What  are  you  doing,  Albert?"  she  asked  with 
natural  curiosity. 

"I  couldn't  reach  these  kettles,  so  I  had  to 
get  down  to  feel  which  was  hot  and  which  was 
cold,"  said  Albert. 


LARGEST 
STOCK  of 
MACHINES  and 
RECORDS 
in  the 
WEST 


C  URTI  S^J%C2LYE  AR 


PACIFIC  COAST 


DISTRIBUTOR 


SOME  GOOD 
TERRITORY 
OPEN  TO 
RESPONSIBLE 
PARTIES 


509  So.  Ma/a/  St  Los  Ang£LES,  Cal. 


Talking  Machine  Supplies 
and  Repair  Parts 

SPECIALTIES:  MAIN  SPRINGS,  GOVERNOR 
SPRINGS,  SOUND  BOX  PARTS  AND  NEEDLES 

THE  RENE  MANUFACTURING  CO. 

HILLSDALE,  NEW  JERSEY 
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The  more  you  realize  that  in  the  future  of 
this  industry  the  best  results  begin  to  come, 
the  more  you  will  appreciate  that  the 
Columbia  line  is  best  worth  your  time, 
your  energy  and  your  capital. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


HARMFUL  ADVERTISING  POLICY 


Dealers  Should  Not  Cheapen  or  Misstate  Facts 
About  Their  Own  Industry — It  Is  Very  Poor 
Business  and  Unfair  Competition 


Once  in  a  while  the  writer  of  advertising  copy 
is  inspired  with  an  idea  of  doubtful  value.  The 
first  part  of  a  recent  advertisement  published 
by  a  retail  merchant  in  a  daily  paper  in  a  Wis- 
consin city  serves  to  illustrate  the  point.  In 
black  letters  at  the  head  of  the  advertisement  ap- 
peared, "If  Caruso  sang  like  a  talking  machine 
his  voice  would  never  have  been  heard  outside 
of  his  native  village.  If  grand  opera  sounded 
like  talking  machine  records  the  world-famous 
operatic  organization  would  be  unknown." 

This  sort  of  copy  tends  to  destroy  the  dignity 
and  worth  which  the  talking  machine  industry 
holds  in  the  eye  of  the  public,  because  "talk- 
ing machine"  is  a  generic  term  in  the  mind 
of  the  public  connecting  all  forms  of  music 
reproduced  on  disc  and  cylinder  records.  In 


the  trade,  too,  "talking  machine"  is  accepted 
generally  in  the  same  sense — it  is  not  a  patented 
word  nor  is  it  controlled  by  any  one  or  group 
of  manufacturers.  We  have  only  to  hark  back 
to  the  days  when  talking  machines  were  con- 
sidered toys  to  realize  that  it  was  the  advent  of 
artists  like  Signor  Caruso  in  the  talking  ma- 
chine industry  that  raised  the  talking  machine 
out  of  the  novelty  class — that  gave  it  new  dig- 
nity. 

When  you  stop  to  think  that  the  voices  of 
such  distinguished  artists  as  Caruso,  Zenatello, 
Lazaro  and  Muratore  and  a  host  of  others  are, 
as  a  matter  of  fact,  heard  on  the  talking  ma- 
chine in  thousands  of  homes  in  thousands  of 
cities  all  over  the  world  and*  by  people  who 
never  had  the  pleasure  of  hearing  these  famous 
artists  on  the  stage,  it  must  be  obvious  that  the 
reproduction  of  their  voices  has  received  in- 
ternational recognition  for  musical  merit. 
Everybody  knows  that  the  talking  machine 
could  never  command  either  the  respect  or  the 
purchasing  desire  of  the  public  until  the  music 


SUPERSONUS 


The  wonderful  new  Reproducer 
with  interchangeable  playing-point; 
plays  both  PAT  HE  and  EDISON 
DIAMOND  DISC  RECORDS 

New  Ready  for  Distribution 

Reproduces  the  famous  Edison  Diamond  Disc  and  Pathe  Records  on 
the  Victor,  Columbia  and  other  standard  makes  of  Talking  Machines 
with  results  heretofore  unequalled,  YOU  TO  BE  THE  JUDGE. 

"The  most  wonderful  results  I  have  ever  heard," 
is  the  statement  made  by  people  who  fynoiv. 

The  "SUPERSONUS"  is  High-grade  in  Every  Respect. 

THE  PROGRESSIVE  DEALER  realizes  the  increasing  demand  for  an  attachment 
that  will  play  the  Edison  Diamond  Disc  and  Pathe  Records  on  the  Victor,  Columbia 
and  other  Machines.    Here  is  an  instrument  that  will  do  it  perfectly. 

BE  CONVINCED :  Fill  out  and  mail  to  us  the  attached  coupon  at  once. 


Price  for  sample  instrument,  $5.75,  including  Guaranteed  Gen- 
uine Diamond  Point  for  playing  Edison  Records,  and  Sapphire 
Ball  Point  for  playing  Pathe  Records. 

NOTE  :  In  ordering,  please  indicate  whether  it  is  to  be  used 
on  Victor  or  Columbia  Machine. 

Until  further  announcement  we  will  be  unable 
to  supply  our  Instrument  for  attaching  to  any 
other  machine  except  the  Victor  or  Columbia. 


THE  WATERBURY  INSTRUMENT  CO. 


P.  0.  BOX  No.  573 


THE  WATERBURY  INSTRUMENT  CO. 

P.  0.  Box  No.  573,  Waterburr,  Conn. 

Gentlemen:  Enclosed  herewith,  we  are 
sending  $5.75  for  which  please  send  one 
"Supersonus"  Reproducer  as  per  your 
advertisement  in  March  issue  of  "Talking 
Machine  World,"  to  be  used  on  Victor? 

  Columbia?  

Machine  (State  which  kind  of  machine). 

It  being  understood  that  money  will  be 
refunded  if  the  above  proves  unsatisfac- 
tory. 

Yours  very  truly, 


WATERBURY,  CONN.  | 

  I 


Name  . 
Address 


produced  on  it  was  truly  like  that  of  the  master 
artists  themselves. 

The  most  unfortunate  part  of  the  copy  just 
quoted  is  that  it  makes  the  advertiser  appear 
ignorant  of  the  progress  of  the  talking  machine, 
and,  therefore,  ignorant  of  what  he  professes 
to  be  his  business.  The  public  never  has  ap- 
preciated this  sort  of  thing  and  we  sincerely 
hope  that  the  future  will  see  very  little  copy 
of  this  nature.  It  smacks  too  much  of  libel — or 
is  treason  the  word — towards  the  talking  ma- 
chine industry  when  it  is  considered  as  a  whole. 


PLAN  ACTIVE  CAMPAIGN 

Humanatone  Talking  Machine  Co.  Close  Many 
Important  Contracts — Enlarging  Manufactur- 
ing Equipment  to  Handle  Trade  Promptly 


"We  are  well  pleased  with  the  reception  ac- 
corded our  line  of  machines,"  said  J.  Gottlieb, 
secretary  and  manager  of  the  Humanatone  Talk- 
ing Machine  Co.,  Brooklyn,  N.  Y.,  in  a  chat  with 
The  World.  "We  have  closed  several  important 
contracts  during  the  past  two  weeks  whereby 
the  Humanatone  line  will  receive  excellent  rep- 
resentation in  important  territories.  We  are 
installing  new  machinery  in  practically  every 
department  of  our  plant,  and  when  this  new 
equipment  is  all  installed,  we  will  have  one  of 
the  best  equipped  plants  of  its  kind  in  the 
East." 

H.  A.  Singer,  president  of  the  Humanatone 
Talking  Machine  Co.,  and  prominent  in  lumber 
circles  was  a  visitor  this  week  at  the  company's 
factory,  and  commented  very  favorably  upon 
the  progress  which  is  being  made  in  both  the 
manufacturing  and  sales  divisions.  In  the 
course  of  the  next  few  weeks,  the  company 
expects  to  have  several  important  announce- 
ments regarding  its  line  and  policy  ready  for 
the  trade. 


INTRODUCE  THE  SYMPHONY  GRAND 

Latest  Addition  to  the  Line  of  the  Fraad  Talk- 
ing Machine  Co.  Just  Announced 


The  Fraad  Talking  Machine  Co.,  Inc.,  New 
York,  announce  the  addition  of  a  new  model  to 
their  line  of  talking  machines.  The  new  ma- 
chine is  an  art  style  in  mahogany  for  which 
the  Fraad  Co.  claims  to  hold  exclusive  rights. 
A  reproduction  of  the  new  machine  appears 
in  the  Fraad  Co.'s  advertisement  on  page  70  of 
The  World  this  month. 

The  Fraad  Talking  Machine  Co.  have  been 
very  successful  in  placing  original  models  be- 
fore the  public,  and  the  announcement  of  their 
new  instrument,  the  Symphony  Grand,  is  in 
line  with  this  policy. 

A  recent  statement  of  Frank  Cozens,  secretary 
and  sales  manager  of  the  concern,  was  to  the 
effect  that  announcement,  which  will  be  made 
from  time  to  time  of  further  improvements, 
would  do  much  to  enhance  the  value  of  a  Fraad 
agency.  Meanwhile  the  business  of  the  com- 
pany continues  to  improve  as  the  list  of  dealers 
handling  its  line  increases. 
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THE  NEW  GRINNELL  WAREHOUSE 

New  Wholesale  Victrola  Quarters  of  Grinnell 
Bros,  at  First  and  State  Streets,  Detroit,  a 
Real  Achievement  in  Completeness  and  Con- 
venience— Everything  Tends  to  Service  Speed 


Detroit,  Mich.,  March  6. — The  new  Grinnell 
Bros,  wholesale  Victrola  warehouse,  which  has 
recently  been   completed   on   First   and  State 


The  Reception  Room 

streets,  this  city,  is  a  real  achievement  of  con- 
venience and  completeness. 

The  reception  room  is  a  magnificent  affair  in 
which  the  various  models  of  machines  are  dis- 


able feature.  The  merchandise  all  enters  on  one 
side  of  the  building  and,  after  the  necessary 
allotment,  is  hastened  to  the  other  side  of  the 
building  where  it  is  promptly  discharged  through 
another  opening  on  to  the  express  trucks  which 
are  waiting.  Commodious  elevators  of  several 
tons'  capacity  aid  materially  in  the  speed  with 
which  this  work  is  accomplished. 

Another  thing  that  attracts  considerable  at- 
tention in  a  tour  of  the  Grinnell  warehouse  is 
the  department  given  over  to  talking  machine 
parts..  The  Grinnell  Co.  carry  an  immense  stock 
of  all  parts  which  are  used  in  the  Victor  in- 
struments, and  the  system  by  which  this  stock 
is  kept  is  very  interesting  on  account  of  its  prac- 
tical simplicity. 

Upstairs  there  is  an  immense  record  depart- 
ment. This  contains  nearly  half  a  hundred  racks, 
each  ten  feet  long  by  ten  feet  high,  all  orderly 
arranged  and  fitted  with  moving  ladders  to  in- 
sure a  maximum  of  speed  in  filling  record 
orders.  The  total  capacity  of  this  record  de- 
partment is  estimated  at  600,000  records.  The 
large  space  occupied  by  long  tables  at  which 
many  hands  are  assembling,  inspecting  and  pack- 
ing the  various  orders  is  decidedly  unique  and 
when  taken  in  conjunction  with  the  efficient  or- 
ganization of  the  entire  department,  probably 
accounts  for  the  reason  that  the  house  of  Grin- 
nell makes  a  specialty  of  completing  and  ship- 
ping all  record  orders  the  same  day  they  are  re- 
ceived. This  is  a  hard  and  fast  rule  of  the  com- 
pany and  no  order  is  considered  too  small  nor 
any  too  large  not  to  merit  the  strictest  attention. 

"The  Grinnell  Model  of  Victor  Service"  is 
the  outcome  of  many  years  experience  in  the 
business  and  is  largely  attributable  to  A.  A. 
Grinnell,  treasurer  of  the  house  of  Grinnell  and 
managing  director  of  the  wholesale  department 
and  to  C.  H.  Grinnell,  who  is  director  of  the 
wholesale  Victrola  department. 


Record  Shipping  Department 

played  amid  highly  artistic  surroundings.  The 
display  of  life  size  pictures  of  the  various  Victor 
artists  is  particularly  large  and  fine.  The  record 
demonstration  rooms  and  the  executive  offices 


The  Spacious  Record  Racks 

of  the  company  closely  adjoin  the  machine  dis- 
play room  and  this  completes  a  triangle  of  con- 
venience for  the  incoming  dealers. 

The  shipping  quarters  are  another  commend- 


DOUBLE  SIZE  OF  BROOKLYN  PLANT  ■ 


Paroquette  Record  Mfg.  Co.  Meeting  Increased 
Demand  for  Their  Records 


"Since  the  introduction  of  Par-O-Ket  records 
some  few  months  ago,  they  have  enjoyed  a  sale 
that  has  by  far  exceeded  expectation,"  said  an 
officer  of  the  Paroquette  Record  Mfg.  Co.,  New 
York,  manufacturer  of  these  records.  "We 
knew  that  a  good  quality  double  disc  record 
at  a  quarter  was  what  the  public  wanted,  but 
w'e  never  realized  that  it  was  wanted  as  badly 
as  our  sales  indicate. 

"Some  of  the  largest  dealers  and  jobbers  in 
the  country  are  handling  Par-O-Ket  records, 
having  recognized  the  advantages  of  carrying  a 
record  upon  which  they  could  depend  as  to 
quality,  tone,  selection,  artists,  delivery  and 
service." 

The  Paroquette  Record  Mfg.  Co.  has  dou- 
bled the  size  of  its  plant  in  the  Bush  Terminal 
Buildings  in  Brooklyn  to  take  care  of  the  in- 
creased demand  for  Par-O-Kets.  This  plant 
plays  an  important  part  with  dealers  and  job- 
bers who  realize  that  such  conditions  mean 
prompt  deliveries. 

The  company  has  called  the  attention  of  its 
dealers  to  the  importance  of  using  medium  tone, 
long  tapered  steel  needles  in  playing  Par-O-Ket 
records.  These  needles  produce  the  correct 
tone  and  volume  and  should  always  be  used  in 
playing  these  records. 


MAGNET  DECALCOMANIE  NAMEPLATES 

FOB  TALKING  MACHINE 
CABINETS  Etc 


1  B 


SOLD  BY 

HURTEAU.WILLIAMS&C0>i° 

MONTREAL    OTTAWA 


r"  We  can  furnish  the  same  or  similar  style  as  shown 
herewith,  according  to  the  price  scale  given  below. 

250       500  1000 


J 


Cold  letters,  black  edged 

Black  lei 
ground, 


.  $12  $15  $20 


Black  letters,  solid  gold  back-  <tic  fcon""**49C 
with   fancy   border  *P*U 


Samples  upon  application, 
GEO.  A.  SM1TH-SCHIFFLIN  CO. 
136  Liberty  Street,        New  York,  N.Y. 


son,®  ©tf 


ianeraiMOKiiD.m. 


THE 


READY-FILE 

INDIANAPOLIS 
SENSATION 


Accepted  as  the  most 
practical  filing  system 
for  Victrolas  Tens  and 
Elevens  ever  offered  at 
the  PRICE. 

Send  $4.00  and  your  first 
SAMPLE  set  will  be  sent 
prepaid — or  order  thru 
your  Victor  jobber. 

Be  the  first  to  start  sen- 
sation in  your  city. 


AT  LEAST,  WRITE 
FOR  THE  EVIDENCE 


THE  READY-FILE  CO.,  Inc.  | 

556  Farmers  Trust  Bldg. 
INDIANAPOLIS,  U.S.A.  | 
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THE  "MOZART" 

Wide  awake  dealers  have  recognized  the  sales  possibilities  of  the 
"Mozart"  and  achieved  impressive  success  with  products  in  1916 


STYLE  A 

"  Mozart  Special  " 

Oak  or  Mahogany  Finish 
DIMENSIONS 

Height   —  -   45%  inches 

Width     17  inches 

Depth     21  inches 

Retail  Price,  $55.00 


STYLE  B 

"Mozart  De  Luxe" 

Oak  or  Mahogany  Finish 
DIMENSIONS 

Height    47  inches 

Width      -  23  inches 

Depth   _  24  inches 

Retail  Price,  $100.00 


STYLE  C 

"Mozart  De  Luxe" 

Oak  or  Mahogany  Finish 
DIMENSIONS 

Height    47  inches 

Width   23  inches 

Depth   24  inches 

Retail  Price,  $100.00 


"The  Mozart"  has  Many  Distinctive  Merits 


STYLE  H — Oak  or  Mahogany  Finish 

DIMENSIONS 

Height 

...15  inches       Width  19  inches  Depth  

19V£  inches 

Retail  Price,  $35.00 

Unusual  in  the  refinement  of  finish, 
remarkable  in  its  tonal  qualities,  larger 
than  any  other  of  its  class. 

Owing  to  its  exclusively  constructed 
tone-arm,  plays  all  makes  of  records  perfectly. 

Actual  comparison  will  quickly  prove 
to  you  that  "The  Mozart,"  seven  models, 
retailing  at$l  5.00, $25.00, $35.00,$45.00, 
$55.00  and  $  1 00.00  is  a  leader  in  the  field. 

Every  instrument  is  a  remarkable  value  at 
the  price  and  allows  you  a  most  liberal  profit. 

Exclusive  territory  still  open.  Wire 
or  write  for  our  dealer  s  proposition. 


The  Mozart  Talking  Machine  Company 


J.  P.  FITZGERALD,  President 

1432  TO  1442  NORTH  TWENTIETH  STREET 


ST.  LOUIS,  MISSOURI 
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ELECTRIC  MOTORS  GROW  IN  FAVOR 

Big  Demand  for  Electrically-Driven  Talking 
Machines  Has  Caused  Manufacturers  to  Adopt 
Many  More  Electrical  Models 


Racine,  Wis.,  March  8. — There  is  no  question 
that  the  electric  motor  for  running  talking  ma- 
chines is  growing  in  favor.  During  1916 — espe- 
cially the  holiday  season — this  fact  was  brought 
to  the  realization  of  thousands  of  dealers 
throughout  the  country  who  informed  their  re- 
spective manufacturers  of  the  unusual  interest 
in  electric  machines. 

Investigation  shows  that  this  condition  is 
rapidly  growing  among  the  consumer  and  the 
trade,  and  that  eventually,  electrically-driven 
phonographs  will  be  in  widespread  use.  As  a 
result  of  this  nearly  every  manufacturer  of  high- 
grade  table  and  floor  machines  has  been  seek- 
ing the  right  type  of  electric  motor  for  use  in 
his  product. 

In  an  interview  with  George  C.  Schmitz, 
president  of  the  Arnold  Electric  Co.,  of  this 
city,  a  concern  that  manufactures  and  spe- 
cializes in  small  size  electric  motors,  some  idea 
was  gained  of  the  general  interest  aroused 
among  manufacturers  in  electric  motors. 

"There  is  no  reason,"  said  Mr.  Schmitz,  "for 
anyone  to  crank  a  phonograph  any  more  than 
to  crank  an  automobile,  and  the  cranking  of  a 
phonograph  will  soon  be  as  passe  as  the  crank- 
ing of  a  motor  car.  For  many  years  we  have 
been  specializing  in  the  manufacture  of  small 
size  electric  motors,  and  have  readily  recognized 
and  foreseen  the  condition  in  the  phonograph 
world  which  is  just  now  taking  place.  Our  ex- 
perience in  manufacturing  the  small  type  of  elec- 
tric motor  has  placed  us  in  a  favorable  condition 
to  take  care  of  the  demands  of  the  talking  ma- 
chine manufacturers,  and  we  have  perfected  an 
electric  motor  that  has  passed  the  most  rigid 
tests  and  examinations  of  big  engineers  in  the 
phonograph  industry. 

"The  clamor  for  electric  motors  has  developed 
into  two  distinct  classes.  Some  manufacturers 
desire  the  complete  electric  unit,  including,  be- 
sides the  motor,  the  rheostat,  turntable,  turn- 
table mechanism,  and  transmission,  while  other 
manufacturers  desire  just  the  motor,  to  be  oper- 
ated in  connection  with  their  own  mechanism. 
My  company  has  prepared  to  meet  these  two 
demands,  and  has  perfected  both  the  complete 
electric  unit,  with  all  the  necessary  equipment 
and  just  the  motor  alone. 

"I  have  just  returned  from  a  visit  among 
many  large  talking  machine  manufacturers,  and 
the  satisfactory  tests  they  have  given  our  motor 
has  resulted  in  the  placing  of  large  orders.  Our 
factory  right  now  is  specially  equipped  to  handle 


this  electric  motor  business,  and  is  in  a  position 
to  turn  our  quantities  on  specified  time.  A  like 
demand,  I  understand,  exists  with  other  motor 
manufacturers,  and  it  is  my  opinion  that  grad- 
ually electrically-driven  phonographs  will  sup- 
plant spring-driven  machines,  in  sections  and 
territories  where  electric  current  is  available. 

"This  condition  which  I  anticipate  in  the 
talking  machine  business  is  all  the  more  certain 
because  we  are  enabled  to  build  electric  motors 
at  prices  that  compare  favorably  with  the  high- 
est grade  spring  motors.  Now  that  the  ex- 
orbitant cost  of  electrically-driven  machines  is 
eliminated,  more  and  more  will  the  consumers 
demand  them." 


NEW  SERIES  OF  SAXOPHONE  RECORDS 

The  Columbia  Graphophone  Co.,  New  York, 
has  just  announced  a  series  of  saxophone  rec- 
ords by  the  Saxo  Sextet,  which  includes  some  of 
the  best  known  saxophone  players  now  appear- 
ing in  professional  circles. 

Announcement  of  saxophone  recordings  by 
the  Columbia  Co.  has  been  delayed  until  this 


The  Saxo  Sextet 

time  owing  to  the  company's  principle  to  issue 
no  records  until  practical  perfection  has  been 
reached  in  reproducing  the  instrument  or  voice 
in  question.  In  all  recording  experience  no  in- 
strument has  presented  the  difficulties  of  the 
saxophone.  The  tone  color  is  peculiar — there 
is  a  hint  of  the  reed,  the  brass  and  the  strings  all 
in  one.  In  this  unique  fact  lies  the  charm  of 
saxophone  music,  and  the  Columbia  Co.  feels 
sure  that  Saxo  Sextet  records  will  be  popular. 


WALTER  S.  GRAY  A  VISITOR 

Philadelphia,  Pa.,  March  8.— Walter  S.  Gray, 
Pacific  Coast  sales  agent  of  the  Domestic  Talk- 


ing Machine  Corp.,  is  now  in  the  East  on  a  visit 
to  the  factory  of  the  Domestic  Talking  Machine 
Corp.  Mr.  Gray  is  very  enthusiastic  over  the 
new  Domestic  line,  which  will  shortly  appear 
on  the  market,  and  predicts  for  it  a  wonderful 
reception  on  the  Pacific  Coast. 

Mr.  Gray  reports  that  the  general  talking  ma- 
chine business  on  the  Pacific  Coast  is  in  very 
good  shape,  and  the  trade  generally  seems  to 
anticipate  that  the  year  1917  will  be  a  banner 
one. 


ACTIVITY  AT  THE  STARR  PLANT 


Demand  for  Starr  Phonographs  so  Active  That 
Plant  Is  Being  Rushed  to  Capacity 


Cincinnati,  O.,  March  5. — The  factories  of  the 
Starr  Piano  Co.  are  extremely  busy  at  the  pres- 
ent time  filling  orders  for  Starr  phonographs, 
and  the  increase  in  the  number  of  deliveries 
makes  it  certain  that  there  will  be  no  immediate 
let  up  in  the  demand.  The  company  is  con- 
stantly adding  new  features  to  its  line  of  in- 
struments. An  automatic  motor  stop  is  now 
introduced  as  a  part  of  the  regular  equipment 
of  all  models  over  and  including  Style  III.  A 
tone  regulator  is  a  new  added  feature  on  Style  I. 
The  company  is  also  receiving  some  favorable 
comment  on  the  new  motor  being  used  on  Starr 
phonographs,  and  which  is  made  in  its  entirety 
in  the  Starr  factory. 


WALLACE  CURRIER  DOING  WELL 

Portland,  Me.,  March  4. — The  Phonograph  Shop, 
which  Wallace  Currier  opened  a  few  months 
ago,  is  forging  ahead  in  commendable  shape. 
Mr.  Currier  has  just  completed  an  inventory  of 
his  Edison  stock  and  he  has  every  reason  to  feel 
satisfied.  Mr.  Currier  has  a  most  excellent  lo- 
cation and  the  future  is  most  encouraging  all 
around.  Mr.  Currier  is  a  man  with  push  and 
enthusiasm  and  his  Boston  experience  has  been 
of  great  value  in  the  management  of  an  Edison 
shop.  At  the  rate  business  is  growing  he  may 
have  to  increase  his  facilities  which  may  in- 
clude the  addition  of  several  more  booths. 


A  VISITOR  FROM  TEXAS 

Ira  P.  De  Loache,  head  of  the  De  Loache 
Fhonograph  Co.,  Dallas,  Tex.,  Sonora  jobber  for 
the  state  of  Texas,  was  a  visitor  this  week  at  the 
executive  offices  of  the  Sonora  Phonograph 
Corpn.,  57  Reade  street,  New  York.  Mr.  De 
Loache  closed  a  phenomenal  business  in  1916, 
and  substantiated  his  optimism  for  the  new  year 
by  placing  orders  for  1917  calling  for  a  total 
shipment  four  times  as  large  as  his  1916  busi- 
ness. 


THE 


INTERNATIONAL  MICA  COMPANY 

WHO  ARE 

miners  MANUFACTURERS  importers 


OF 

MICA 

beg  to  announce  that  they  have  recently  increased  their  mining  and  manufacturing  facih- 
tief  to  the  extent  that  they  are  now  in  a  position  to  greatly  augment  their  product.on  of 

DIAPHRAGMS 

and  earnestly  solicit  inquiries  for  samples  and  quotations  on  all  sizes  of  discs. 


FACTORY: 

West  Philadelphia, 
Pa. 


SALES  DEPARTMENT: 

1228  Filbert  Street, 
Philadelphia, 
Pa. 


MINES: 

Amelia  County, 
Va. 


Let  us  lake  care  of  your  diaphragm  difficulties  and  you  will  be  assured  of  a  regular  and  consistent  supply  of  satisfactory  discs. 
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Manufacturers  of 

SOSS  HINGES 

and  Producers  of 

DIE  CASTINGS 

in 

ALUMINUM 

Tin,  Zinc  and  Lead  Alloys 
(White  Metal) 


SOSS  DIE-CASTINGS 

are  sharp  in  outline,  absolutely  uniform,  accurate  and  well  finished 

Player  Piano  Parts,  Tone  Arm  Supports,  Sound  Boxes,  Bases 

and  other  attachments,  when  SOSS  DIE  CAST  in  quantities  enable  you  to  secure  an  accurate,  beautiful  product,  with  perfect  finish  and  fit,  ready  to  assemble. 
Wherever  accuracy  and  dependability  are  required  and  wherever  prompt  delivery  is  an  important  factor  our  SOSS  DIE-CASTING  process  is  eminently  successful  in  turning  out  large  quantities  of  intricate  parts. 
SOSS  DIE  CASTINGS  cost  less,  give  better  results  and  permit  of  quick  assembly.  ;  _  j  ■.  . 

We  have  specialized  for  years  in  the  production  of  die-castings.    Our  increased  facilities  insure  you  of  moderate  pnces,  accurately  finished  die-castings,  as  well  as  prompt  deliveries. 

Submit  models  or  blue  prints  for  estimate,  stating  quantity  required. 


SOSS  MANUFACTURING  CO.,  Inc. 


435-443  Atlantic  Avenue,  BROOKLYN,  N.  Y. 


MAKERS  OF 


SOSS  PRODUCTS 


BRANCHES  :    Chicago,  160  No.  Fifth  Ave. 


Los  Angeles,  224  Central  Bldg.         San  Francisco,  164  Hansford  Bids.         Minneapolis,  3416  2d  Ave.  South 
Canadian  Representative,  J,  E.  Beanchamp  &  Co.,  Montreal. 


Detroit,  922  David  Whitney  Bldg. 


TALKING  MACHINES  IN  ARABIA 


United  States  Consul  at  Aden  Makes  an  Illumi- 
native and  Interesting  Report  Regarding  the 
Opportunities  for  Introducing  American-Made 
Machines  and  Records  in  That  Country 


Washington,  D.  C,  March  10.— Consul  Addi- 
son E.  Southard,  located  at  Aden,  Arabia,  in  a 
recent  report  offers  some  interesting  information 
regarding  the  market  for  talking  machines  in 
that  territory.    In  his  report  Mr.  Southard  says: 

"A  popular-priced  American  talking  machine 
should  sell  well  at  Aden.  Every  native  would  own 
one  if  he  could  get  a  satisfactory  article  at  a 
price  that  he  could  afford  to  pay.  This  trade  is 
said  to  have  'been  developed  with  a  German 
gramophone,  manufactured  at  Berlin,  selling 
at  from  $8  to  $20.  A  popular  style  of  this  ma- 
chine sold  for  $15.  The  market  is  now  supplied 
largely  by  the  product  of  a  firm  in  Calcutta. 
This  company  supplies  a  popular  line  of  ma- 
chines, and  one  of  the  large  dealers  here  has  an 
agency  for  it.  Nos.  I.,  III.,  IV.  and  V.  are  de- 
scribed as  having  ten-inch  turntables,  single 
spring  motors,  with  taper  arm  and  patent  goose- 
neck, and  sell  from  $19.50  to  $36.40.  Nos.  I.  and 
III.  are  hornless,  and  if  an  oak  horn  is  supplied 
with  Nos.  IV.  and  V.  $4.85  additional  is  charged. 
No.  VII.  of  this  line,  described  as  having  a. 
twelve-inch  turntable,  tapered  arm,  and  patent 
gooseneck,  triple-spring  motor  and  polished 
quarter-oak  cabinet,  is  sold  at  $53.50  with  morn- 
ing glory  horn  and  at  $58.30  with  oak  horn. 

"Another  gramophone  advertised  in  this  mar- 
ket is  sold  by  a  London  mail  order  house. 
Model  I.  is  10x10x4^2  inches  in  size,  with  ten- 
inch  skeleton  pattern  turntable  and  flower  horn 
12x12  inches,  and  sells  for  $3.75.  Model  V.  has 
a  cabinet  13x13x6^4  inches,  a  ten-inch  turn- 
table, and  a  horn  20x22  inches,  and  sells  for  $7. 
Despite  its  low  price,  this  line  is  said  not  to  sell 
as  well  as  the  Calcutta  product. 

"A  few  high-grade  machines  of  a  well-known 
American  make  have  been  sold  here  and  have 
be.en  an  excellent  advertisement  for  the  intro- 
duction of  a  popular-priced  American  machine. 
Dealers  say  that  the  natives  recognize  and  ap- 
preciate the  superior  playing  of  these  more  ex- 


pensive American  machines  and  have  asked  for 
machines  of  American  manufacture  at  the  price 
of  the  English  and  German  makes.  The  native 
associates  superior  results  with  the  idea  of 
American  manufacture  probably  without  giving 
much  consideration  to  the  fact  that  these  high- 
grade  machines  cost  more  than  the  popular- 
priced  English  and  German  machines.  In  this 
state  of  mind  he  is  predisposed  to  buy  an 
American-made  machine  if  it  can  be  supplied  at 
the  price  he  is  able  to  pay.  This  is  one  good 
reason  for  believing  that  a  popular-priced  Amer- 
ican talking  machine  could  he  successfully  intro- 
duced into  this  market. 

"Only  the  disc  machine  would  do  well  in  this 
market.  Special  attention  should  be  given  to 
supplying  a  machine  with  parts  as  nearly  rust 
proof  as  possible.  It  should  also  be  considered 
that  in  this  dry  climate  there  is  much  dust  that 
is  very  harmful  to  machines  and  instruments  not 
especially  protected  against  it.  The  horns 
should  be  rust  proof  and  painted  in  bright 
colors,  red  and  green  predominating.  The  motor 
springs  should  be  particularly  strong.  If  the 
spring  in  his  talking  machine  breaks,  the  aver- 
age native  is  apt  to  lay  aside  the  machine  as 
useless,  condemning  the  maker,  without  realiz- 
ing that  a  new  spring  could  be  easily  obtained 
and  used  to  make  his  machine  as  good  as  new. 
This  point  is  worth  considering  to  the  extent  of 
supplying  the  machine  with  a  particularly  strong 
and  reliable  spring. 

"The  boxes  or  cabinets  should  be  highly 
polished  or  varnished  and  decorated  with  pic- 
tures to  attract  the  purchaser,  who  is  usually  an 
Arab.  Pictures  of  dancing  girls  would  appeal  to 
him.  Pictures  of  horses  are  also  good.  Other 
subjects  will  suggest  themselves.  The  most 
popular  machines  would  probably  be  those  sell- 
ing at  from  $12  to  $30.  There  is  also  a  good 
opportunity  for  the  sale  of  cheap  records.  The 
predominating  native  language  is  Arabic.  Local 
dealers  say  that  records  specially  prepared  for 
the  Egyptian  market  sell  well  here.  The  average 
native  purchaser  of  a  talking  machine  is  not 
likely  to  be  able  to  invest  in  a  record  cabinet, 
although  some  cabinets  might  be  sold. 

"There  seems  to  be  no  doubt  in  the  minds  of 
local  merchants  that  a  good  market  for  talking 
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machines  exists.  That  the  market  is  undeveloped 
will  be  shown  by  the  following  table  of  gramo- 
phone imports  for  the  past  three  years: 

"France,  1915-16,  $97;  Germany,  1913-14,  $330; 
India,  1915-16,  $151;  United  Kingdom,  1913-14, 
$923;  1914-15,  $1,230;  1915-16,  $724;  United  States, 
1915-16,  $15;  all  other  countries,  1913-14,  $345; 
1914-15,  $603;  1915-16,  $418.  This  makes  a  grand 
total  of  $1,598  for  1913-14;  $1,833  for  1914-15,  and 
$1,405  for  1915-16. 

"The  possible  increase  in  these  imports  sug- 
gests itself  when  it  is  considered  that  the  Aden 
markets  reach  an  estimated  population  of 
15,000,00  in  Arabia  and  Northern  Africa. 

"It  is  customary  to  make  quotation  c.  i.  f. 
Aden.  Liberal  credits  are  the  rule,  but  some 
dealers  are  willing  to  pay  cash  against  delivery 
of  bill  of  lading  through  the  local  bank.  Aden 
is  a  free  port. 

"For  goods  of  this  description  Aden  mer- 
chants would  prefer  an  agency  to  a  direct-pur- 
chase proposition.  Posters  with  attractive  pic- 
tures and  brief  reading  matter  in  simple  words 
and  large,  legible  characters  would  be  valuable 
to  the  agent  in  developing  an  interest  in  the 
goods. 

"A  list  of  merchants  who  might  be  interested 
in  plans  to  increase  the  talking  machine  business 
in  Aden  can  be  obtained  at  the  Bureau  of 
Foreign  and  Domestic  Commerce  or  its  district 
or  co-operative  offices.    Refer  to  file  No.  84,046." 


VICTOR  DEALER  PASSES  AWAY 


J.  Nadsing,  Victor  dealer,  who  conducted  a 
store  at  119  Stockholm  street,  Brooklyn,  N.  Y., 
dropped  dead  recently  from  an  attack  of  heart 
failure.  Mr.  Nadsing  is  survived  by  a  widow, 
and  the  future  of  his  business  is  indefinite  at 
the  present  time. 


ATTENTION 
EDISON  DEALERS 

Something  New 

The  "KENT"  Universal 
Attachment  for  the  Edison 
Disc  Phonograph  to  play 
all  make  records. 

Ask  your  jobber 
he  has  them. 

F.  C.  Kent  Go. 
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PLANNING  FOR  FUTURE  IN  MILWAUKEE 


Dealers  Urged  to  Extend  Sales  Operations  to 
Take  Care  of  Expected  Business  Growth — 
How  Record  Popularity  Is  Assured — Big  De- 
mand for  Foreign  Records — General  News 


Milwaukee,  Wis.,  March  5. — The  general  aspect 
of  the  talking  machine  business  in  Wisconsin  is 
prompting  dealers  to  extend  sales  operations  in 
anticipation  of  the  greatest  season  ever  experi- 
enced by  the  talking  machine  trade.  Reports 
from  salesmen  throughout  the  entire  territory 
flare  with  enthusiasm  and  every  machine  pro- 
moted by  local  dealers  is  bidding  for  a  place  in 
the  ear  of  the  public  through  special  concerts 
and  demonstrations.  The  only  factor  to  check 
the  radiant  optimism  in  jobbing  and  wholesale 
circles  is  the  continued  adverse  conditions  of 
freight  transportation.  Instead  of  the  conges- 
tion at  terminals  and  connecting  points  in  the 
East,  a  new  malady  has  developed  in  freight 
house  congestion  and  lack  of  sufficient  transpor- 
tation facilities  between  here  and  Chicago. 

In  respect  of  time,  shipping  facilities  have  re- 
verted to  the  pioneer  days  of  transportation. 
Consignments  formerly  delivered  within  six 
days,  from  date  of  lading,  now  require  several 
weeks  to  be  traced  down  and  located  in  transit. 
Orders  placed  in  anticipation  of  holiday  season 
demands,  due  to  the  continued  and  even  in- 
creasing prosperity,  have  already  been  delivered 
to  consumers,  despite  the  tardiness  with  which 
they  were  filled,  and  the  problem  before  the 
talking  machine  contingent  is  not  "to  get  the 
orders,"  but  rather  "to  get  the  goods." 

"It  takes  a  vaudeville  act  or  musical  comedy 
to  create  the  demand  for  any  definite  song  rec- 
ord in  Milwaukee,"  said  H.  W.  Gausewitz,  of 
the  Edison  Shop,  215  Second  street,  in  looking 
over  the  record  situation  here.  Mr.  Gausewitz 
believes  that  although  Milwaukeeans  know  what 
is  being  sung  and  done  in  the  music  world  of  the 
East,  it  takes  a  theatrical  presentation  to  make 
sales  for  a  song.  Such  is  the  case  throughout 
the  entire  West,  which  is  not  so  eager  to  take 
up  a  creation  in  music,  fashion,  or  whatever  it 
may  be,  as  is  the  radical  East.  We  in  the  West 
like  to  have  things  tried  out  just  a  bit  before 
they  are  adopted  as  favorites.  The  most  promi- 
nent instance  of  a  song  being  made  to  flourish 
lies  in  the  dissemination  of  the  Hawaiian  brand 
of  music  by  Richard  Walton  Tulley's  "The  Bird 
of  Paradise."  That  play  is  perhaps  the  reason 
tor  the  Hawaiian  craze  in  the  West.  "Aloha 
Oe,"  accompanied  by  the  sighs  of  ukuleles  and 
the  dreamy,  languorous  settings  of  every  act 
portraying  the  South  seas,  has  established  Ha- 
waiian music  which  is  still  on  the  "heavy  sales 
list." 

Mme.  Galli-Curci,  who  will  appear  at  the  Pabst 
Theatre  on  March  19,  needs  no  introduction  in 
excess  of  the  universal,  unalloyed  praise  ac- 
corded her  by  the  principal  reviewers  of  the 
country.  The  Victor  Talking  Machine  Co.  an- 
nounces that  Mme.  Galli-Curci  is  making  rec- 
ords exclusively  for  the  Victor. 

Harry  Goldsmith,  secretary  of  the  Badger 
Talking  Machine  Co.,  135  Second  street,  recently 
returned  from  the  Victor  plant  at  Camden,  N.  J., 
and  announces  the  brightest  of  futures  for  the 
Victor  industry.  He  reports  that  the  shortage 
of  certain  styles  of  Victrolas  still  remains  and 
that  dealers  are  making  temporary  substitutions 
pending  the  procuring  of  the  styles  most  in  de- 
mand. 

That  the  combined  sales  of  Polish  and  German 
records  equals  the  sale  of  those  in  the  English 
language  is  the  experience  of  the  phonograph 
department  at  Waldheims,  206-212  West  Water 
street,  Brunswick  and  Columbia  dealer. 

The  offi-ce  of  the  Badger  Talking  Machine  Co. 
is  being  remodeled.  In  keeping  with  the  Victor 
idea  of  advertising  the  inverted  light  bowls  are 
decorated  by  the  famous  Victor  dog,  looking  in- 
tently for  the  source  of  "His  Master's  Voice." 

Lawrence  McGreal,  president  and  general 
manager  of  the  Pathephone  Co.  of  Wisconsin, 
on  March  1  announced  that  owing  to  the  rapid 
growth  of  the  company's  business  throughout 
the  Wisconsin  and  Upper  Michigan  territory, 
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the  capital  stock  of  the  corporation  is  being 
increased  from  $20,000  to  $75,000.  The  company 
will  make  extensive  changes  in  its  general  policy, 
among  these  being  the  establishment  of  a  com- 
plete retail  department  in  the  city  of  Milwaukee. 
Up  to  this  time  the  company  has  done  only  a 
wholesale  and  jobbing  business,  and  the  local 
retail  trade  has  been  handled  by  ten  or  twelve 
stores.  These  contracts  will  not  be  disturbed 
under  the  new  arrangement.  Harry  J.  Murray, 
Chicago,  and  Edward  J.  Yockey,  a  brother-in- 
law  of  Mr.  McGreal,  will  be  active  in  the  or- 
ganization from  this  time  on. 

The  Record-Lite  Co.  of  this  city,  which  started 
the  manufacture  and  marketing  of  an  electric 
illuminating  device  for  Victor  talking  machines 
several  months  ago,  already  has  found  it  neces- 
sary to  enlarge  its  facilities.  Commodious  quar- 
ters have  been  leased  in  the  Manhattan  Build- 
ing, 133  Second  street,  and  this  will  make  it 
possible  to  double  the  output.  George  Berneker, 
inventor  of  the  Record-Lite,  is  in  general  charge 
of  production  and  sales. 

New  Premier  agencies  placed  within  the  last 
week  or  two  by  T.  W.  Abell,  general  manager 
ot"  the  Premier  Talking  Machine  Co.,  220  West 
Water  street,  are  as  follows:  Monroe,  Wis.,  J. 
Bolender  Dry  Goods  Co.;  Two  Rivers,  Wis., 
David  Klein  and  Two  Rivers  Mercantile  Co. 
Mr.  Abell  has  recently  enlarged  his  territory  to 
include  Northern  Illinois,  previously  having 
handled  Wisconsin  and  Upper  and  Lower  Michi- 
gan. The  branch  at  Detroit,  established  several 
months  ago,  and  in  charge  of  Park  Adams,  has 
more  than  justified  its  existence  by  its  remark- 
ably good  showing  from  the  very  beginning. 

H.  C.  Barensticher,  of  the  phonograph  zone  of 
Calumet,  Mich.,  and  wife  visited  the  local  whole- 
salers several  days  ago. 

S.  W.  Goldsmith,  general  manager  of  the  Bad- 
ger Talking  Machine  Co.,  is  on  a  trip  through 
Florida  with  his  wife  and  sister. 

George  Armbruster,  Cedarburg,  Wis.,  and  W. 


D.  Sproesser,  Watertown,  Wis.,  were  recent 
visitors  in  Milwaukee.  Both  Mr.  Armbruster 
and  Mr.  Sproesser  are  interested  in  the  talking 
machine  development  in  their  respective  cities. 

The  walls  of  the  Badger  Talking  Machine 
Shop,  425  Grand  avenue,  have  been  retinted.  A 
wainscoting  of  dark  brown  and  upper  walls  and 
ceiling  of  a  soft  yellow  and  gray  now  encom- 
pass the  tones  of  the  Victor. 

The  enameling  department  of  the  Wood 
Products  Co.,  recently  damaged  by  fire,  has  re- 
sumed operations  with  four  new  brick  enamel- 
ing ovens.  A  specialty  is  made  of  talking  ma- 
chine handles. 

The  matter  of  adopting  the  phonograph  as  an 
official  medium  of  education  in  Milwaukee 
schools  will  be  submitted  to  the  school  board  at 
its  next  meeting. 

The  Henderson-Hoyt  Co.,  Oshkosh,  Wis.,  Vo- 
calion  and  Columbia  dealer,  Carlos  W.  Parker, 
manager,  is  announcing  free  Saturday  evening 
concerts  of  vocal  and  instrumental  variety. 

G.  A.  Schultz,  of  the  Edison  Shop,  is  giving 
special  demonstrations  and  concerts  in  various 
cities  about  the  State  with  the  New  Edison. 

Local  talking  machine  dealers  are  reserving 
space  in  the  big  Home  and  Real  Estate  Show  to 
be  held  in  the  Auditorium,  commencing  April  9. 
Every  line  of  enterprise  in  the  city  will  be  repre- 
sented. 

C.  S.  Pierce,  Brodhead,  Wis.,  has  arranged  to 
take  the  agency  of  the  Monarch  Talking  Ma- 
chine Co.,  Menomonie,  Wis.,  for  three  counties 
in  Wisconsin  and  three  in  Illinois. 

The  use  of  the  phonograph  for  church  services 
has  been  instituted  in  Brodhead,  Wis.,  by  the 
Rev.  Walter  Trench  Scott.  The  Rev.  Scott 
features  records  by  celebrated  singers. 

The  Brown  Music  Co.,  Viroqua,  Wis.,  received 
two  carloads  of  Victors  since  the  holiday  season 
and  now  has  only  two  in  stock.    The  Brown  Co. 
is. still  awaiting  the  arrival  of  more  machines. 
(Continued  on  page  116) 
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(Continued  from  page  115) 


Florian  F.  Flanner,  who  with  his  wife  recently 
returned  from  a  visit  to  his  grandmother,  Mrs. 
Louis  Grunewald,  at  New  Orleans,  is  again  at 
his  desk  in  the  sales  room  of  the  Flanner-Haf- 
soos  Co.,  Edison  retailer. 

School  children  of  the  Racine  public  schools 
will  be  taught  singing  by  means  of  talking  ma- 
chines. Because  there  is  no  fund  available  to 
institute  the  system,  to  be  under  the  supervision 
of  Miss  Ethel  Streeter,  the  initial  cost  of 
$800  will  be  raised  through  a  public  concert  on 
the  evening  of  March  30  by  Mme.  Anita  Rio, 
the  noted  American  prima  donna. 

L.  D.  Kirkland,  formerly  interested  in  the 
Bortin  Music  Shop  here,  and  for  a  short  time 
with  the  Pathephone  Co.  in  St.  Louis,  Mo.,  has 
been  appointed  sales  manager  of  the  Silverstone 
Music  Co.,  of  St.  Louis. 

D.  S.  Greig,  formerly  advertising  manager 
of  the  La  Crosse  (Wis.)  Tribune,  has  been 
added  to  the  sales  force  of  the  Bergh  Piano  Co., 
La  Crosse. 

The  Edmund  Gram  Piano  Co.  is  planning  to 
give  recitals  in  connection  with  its  Vocalion  ex- 
hibit at  the  Home  and  Real  Estate  Show  of  the 
Milwaukee  Real  Estate  Association  at  the  Audi- 
torium April  9  to  16. 

A  tone  test  of  the  Edison  held  at  the  Edison 
Phonograph  Shop,  Dodgeville,  Wis.,  proved 
highly  satisfactory. 

The  Milwaukee  Association  of  Music  Indus- 
tries, organized  for  the  promotion  of  mutual 
interest  of  the  music  dealers  of  Milwaukee,  has 
elected  the  following  officers:  President,  Ed- 
mund Gram,  head  of  the  Edmund  Gram  Piano 
Co.,  president  of  the  Edmund  Gram  Piano 
House,  and  first  vice-president  of  the  National 
Association  of  Piano  Merchants  of  America; 
vice-president,  Clarence  C.  Warner,  Victor 
dealer,  428  Eleventh  avenue;  treasurer,  William 
R.  Winter,  president  of  the  Winter  Piano  Co., 
375  Grove  street;  secretary,  Henry  M.  Steussy, 
secretary  and  treasurer  of  the  Steussy-Schulz 
Piano  Co.,  525  Grand  avenue. 

The  talking  machine  element  is  represented 
in  the  new  association  by  the  following  Milwau- 
kee dealers,  who  constitute  a  standing  com- 
mittee: C.  C.  Warner,  chairman;  A.  Junkermann, 
J.  Ginsberg,  L.  C.  Parker,  A.  G.  Kunde,  C.  J. 
Orth  and  William  Schmidt. 


Takes  Over  Continental  Hotel  Building  for 
Long  Term  of  Years  and  Will  Establish 
Western  Headquarters  in  That  City 

Los  Angeles,  Cal.,  March  3. — The  Starr  Piano 
Co.,  with  headquarters  in  Richmond,  Ind.,  has 
completed  arrangements  for  leasing  for  a  long 
term  of  years  the  Continental  Hotel  building  on 
Hill  street,  between  Sixth  and  Seventh,  where 
the  company  already  occupies  a  store  on  the 
ground  floor.  The  lease  on  the  entire  building 
is  subject  to  a  lease  on  the  hotel  portion,  which 
runs  for  five  years.  The  company  plans  to  lo- 
cate its  executive  offices  for  the  entire  West  in 
this  city,  while  still  maintaining  distributing  de- 
pots in  San  Francisco,  Portland  and  other  large 
cities.  Henry  Gennett,  president  of  the  Starr 
Co.,  is  at  present  in  Los  Angeles. 


MARKETING  A  NEW  TONE  ARM 

Presto  Phono  Parts  Corp.  Announces  Its  New 
Universal  Tone  Arm  No.  A — Special  Features 
That  Are  Interesting — Plays  on  Center 


The  Presto  Phono  Parts  Corp.,  Brooklyn, 
N.  Y.,  has  just  placed  on  the  market  a  new  uni- 
versal tone  arm  No.  4,  which  has  a  number  of 
important  features  of  interest  to  the  manu- 
facturers of  high-class  machines.  This  tone  arm 
plays  both  lateral  and  hill  and  dale  cut  records 
from  the  centers,  thereby  eliminating  friction 
and  doing  away  with  scratching.  It  has  a  de- 
tachable sound  box,  which  is  an  important  sell- 
ing point,  and  this  sound  box  is  the  best  that 
the  company  manufactures.  It  also  has  a  tri- 
angle shaped  needle  hole,  permitting  of  the  use 
of  any  type  of  needle,  including  fibre. 

The  Presto  Phono  Parts  Corp.  has  been  very 
successful  the  past  few  months,  and  has  closed 
a  number  of  important  contracts  with  promi- 
nent manufacturers  for  motors,  tone  arms,  sound 
boxes  and  other  talking  machine  parts.  The 
company  now  occupies  an  excellently  equipped 
plant,  and  is  in  a  position  to  take  care  of  very 
large  contracts. 


COLUMBIA  SUBSCRIPTION  DANCE 

A  subscription  dance  will  be  given  April  19 
by  the  employes  of  the  Columbia  Graphophone 
Co.'s  executive  offices,  at  the  St.  George  Hotel, 
Brooklyn,  N.  Y.    T.  Novakoski,  assistant  secre- 
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tary  and  treasurer  of  the  company,  and  Miss 
Trussler,  of  the  advertising  division,  are  in 
charge  of  arrangements,  and  from  present  indi- 
cations, this  dance  will  be  the  most  successful 
of  the  series  given  by  the  Columbia  employes. 


OFFERS  IMPROVED  MACHINE  LINE 

Supertone  Talking  Machine  Co.  Now  Presents 
a  Line  Ranging  From  $15  to  $100  in  Price 


The  Supertone  Talking  Machine  Co.,  New 
York,  has  completed  plans  whereby  it  can  offer 
dealers  an  extensive  line  of  "Supertone"  ma- 
chines, ranging  in  price  from  $15  to  $100  retail, 
and  according  to  present  plans,  an  agressive 
campaign  will  be  instituted  in  behalf  of  these 
products.  The  Supertone  Talking  Machine  Co. 
in  announcing  its  line  of  machines  calls  the  at- 
tention of  the  trade  to  the  fact  that  for  nearly 
two  years  it  has  been  continuously  experiment- 
ing at  its  factories  in  order  to  provide  Supertone 
dealers  with  a  line  that  could  bear  favorable 
comparison  with  standard  machines. 

In  perfecting  the  Supertone  machines,  par- 
ticular attention  was  paid  to  tone  quality,  and 
in  order  to  furnish  its  dealers  with  distinctive 
selling  points  the  company  has  embodied  in 
the  "Supertone"  machines  a  special  type  of  re- 
producer, tone  arm,  motor  and  horn  which  have 
been  tested  and  found  entirely  satisfactory. 

The  cabinet  work  on  the  "Supertone"  machine 
has  been  praised  by  many  dealers  who  have 
visited  the  Supertone  showrooms,  and  the  qual- 
ity of  the  cabinets  and  the  individuality  of  the 
designs  have  been  important  factors  in  the  book- 
ing of  many  large  orders  from  representative 
dealers.  The  company  has  offered  an  iron-clad 
guarantee  to  every  purchaser  of  a  Supertone 
machine  which  provides  for  workmanship,  ma- 
terial and  operation,  and  judging  from  all  indi- 
cations the  Supertone  line  will  be  a  prime 
favorite  with  the  dealers. 


H.  A.  VERKES  A  VISITOR 

H.  A.  Yerkes,  Middle  West  district  manager 
of  the  Columbia  Graphophone  Co.,  with  head- 
quarters in  Chicago,  111.,  was  a  visitor  this  week 
?i  the  company's  executive  offices  in  the  Wool- 
worth  Building,  New  York.  Mr.  Yerkes  brought 
with  him  reports  of  remarkable  business  condi- 
tions in  his  territory,  which  indicate  the  closing 
of  a  phenomenal  business  by  Columbia'  dealers 
in  that  section  of  the  country.  Mr.  Yerkes 
was  accompanied  to  New  York  by  W.  H.  Wade, 
head  of  the  Wade  Talking  Machine  Co.,  an  ex- 
clusive Columbia  establishment  of  Chicago. 


J.  H.  FLETCHER  IN  TOWN 

James  H.  Fletcher,  who  conducts  the  finest 
music  store  in  British  Columbia,  Can.,  accom- 
panied by  Tom  Switzer,  the  manager  of  his 
store  in  Vancouver,  B.  C,  were  two  recent 
visitors  at  the  executive  offices  of  the  Columbia 
Graphophone  Co.,  New  York.  Mr.  Fletcher 
handles  the  Columbia  line  exclusively  in  his 
main  establishment  at  Victoria,  and  in  his  store 
at  Vancouver,  and  is  enthusiastic  regarding  the 
progress  which  the  Columbia  products  are  mak- 
ing in  his  territory. 


The  Weber-Knapp  Co.,  of  Jamestown,  N.  Y., 
manufacturers  of  hardware  for  the  talking  ma- 
chine trade,  are  now  featuring  their  new  self- 
balancing  cover  support.  Their  claims  for  it  are 
that  it  is  inexpensive,  easily  applied,  perfectly 
balanced,  and  noiseless  in  operation. 
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More  Rigorous  Supervision  of  Imports  by  the 
Government,  Owing  to  Submarine  Warfare, 
Adds  to  Troubles  of  Talking  Machine  Manu- 
facturers— General  Spirit  of  Determination  to 
"Carry  on" — Death  of  William  Newton — 
Lyons  Fair  to  Open  on  March  18 — Many  New 
Record  Titles  Announced — Commercial  Trav- 
elers Hit  by  Wartime  Regulations — "The 
Voice"  Appears — Marathon  Records  Revived 
— New  Winner  Registration  of  Business 
Names  Act  in  Force — Raise  in  Prices  Coming 
— A  Message  to  Edison — Serious  Shortage  of 
Needles — Other  News  of  General  Interest 


London,  E.  C,  England,  February  28. — The  de- 
cision of  the  Government  to  impose  a  rigorous 
supervision  over  imports  which  are  not  re- 
garded as  necessary  in  the  national  interest,  will 
occasion  no  great  amount  of  surprise  among 
thinking  men.  The  wonder  is  that  no  such 
step  has  been  taken  long  ago  to  economize  ship- 
ping capacity.  The  necessity  for  some  action 
of  this  kind  has,  however,  been  seriously 
mooted  for  several  months  past,  and  in  these 
columns  I  have  endeavored  at  different  times 
to  consider  the  matter  in  so  far  as  it.  may  af- 
fect the  gramophone  and  musical  industry  gen- 
erally. The  German  adoption  of  a  ruthless 
submarine  campaign  will,  we  may  be  sure,  be 
successfully  countered  within  the  near  future. 
But,  however  small,  the  loss  of  shipping  by  the 
exigencies  of  war  will  continue,  and  it  becomes 
imperative  that  we  make  good  these  losses  by 
new  construction  and  to  as  great  an  extent  as 
possible  the  utilization  of  existing  capacity  to 
the  best  possible  advantage.  We  can  no  longer 
study  fashion  and  luxuries.  Goods  coming  un- 
der these  catagories  must  be  left  behind  where 


there  is  more  useful  cargo  available  for  tran- 
sit to  these  shores.  That  the  measures  of  re- 
striction contemplated  wilj  affect  the  musical 
instrument  industry  cannot  be  denied.  The 
present  importations  from  America  sanctioned 
at  the  rate  of  124  tons  per  month,  which  com- 
prise metal  parts,  and  musical  instrument  ac- 
cessories, will  doubtless  be  vetoed  altogether. 
The  shipping  space  required  can  be  used  to  bet- 
ter advantage.  That  qualification  must  be  re- 
garded as  sufficient,  and  as  such  will  be  accepted 
in  good  faith  notwithstanding  the  serious  loss 
of  trade  which  must  result.  It  means  that  home 
manufactured  instruments  complete  to  the  want 
of  perhaps  a  small  casting  or  other  metal  parts 
must  remain  unfinished,  and  consequently  un- 
sold. By  some  exceptional  stroke  of  luck  the 
"missing  link"  may  find  a  source  of  production 
here,  but  prospects  in  that  respect  are  not  good. 
My  American  readers  should  understand  that 
the  machinery  capacity  of  the  United  Kingdom 
is  organized  to  the  last  lathe.  Broadly  speak- 
ing, there  is  no  machinery  available  other  than 
for  purely  national  work,  and  if  there  is,  the 
Government  has  the  right  to  "borrow"  it  if 
suitable,  for  war  factory  use.  Therefore,  the 
musical  instrument  trade  is  dependent  upon  such 
imports  of  necessary  parts  as  the  Government 
may  license.  Under  all  the  circumstances,  it 
looks  as  though  non-essential  commodities  from 
across  the  pond  will  be  largely  reduced  if  not 
altogether  prohibited.  On  the  other  hand,  im- 
ports, for  instance,  of  gramophone  motors  from 
France  and  Switzerland,  will  probably  come 
under  more  favorable  treatment  by  reason  of 
the  fact  that  ships  are  more  fully  loaded  in- 
ward than  outward  from  the  ports  of  France. 
As  a  matter  of  fact,  dozens  of  ships  return  in 


ballast.  On  this  ground  alone  the  question  of 
restricting  imports  of  gramophone  motors,  tone 
arms,  sound  boxes,  etc.,  would  not  arise.  But 
there  are  other  considerations  of  which  account 
must  be  taken.  I  need  but  to  mention  one — the 
congestion  on  the  French  railways.  Goods  in 
transit  from  Switzerland  used  to  reach  us  via 
Italy  or  France.  To-day  mainly  by  the  latter 
route.  And  therein  lies  the  cause  of  delays  and 
difficulties  not  too  easily  overcome.  How- 
ever, we  hope  for  the  best,  and  that,  in  trade 
circles  is  interpreted  as  being  favorable  to  a 
continuance  of  imports  from  France  and 
Switzerland.  • 
Trade  Difficulties  Increasing  Steadily 

Over  the  face  of  the  gramophone  trade  a 
gradual  change  may  be  observed  each  month. 
The  conditions  are  disadvantageous,  slightly 
more  so  as  time  passes.  Difficulties  crowd  upon 
each  other;  limiting  the  scope  and  activity  of 
every  trade  section.  Though  the  head  of  one 
important  establishment  intimated  to  me  re- 
cently that  "it  would  be  more  profitable  to  close 
the  doors,"  I  can  say  this  is  not  symbolical  of 
the  gramophone  trade  as  a  whole.  Generally, 
there  is  existent,  a  loyal  determination  to  "carry 
on,"  as  energetically  as  possible  consistent  with 
national  requirements,  and  to  offer  no  obstruc- 
tion to  any  reasonable  official  restrictions  which 
may  be  considered  necessary.  And  so  it  goes 
on.  The  British  gramophone  trade  is  putting 
up  a  wonderful  fight  against  long  odds.  But 
it  will  certainly  win  through! 

Death  of  William  Newton 

The  death  is  announced  of  William  Newton 
at  the  age  of  sixty-three.     He  was  the  founder 
of  William  Newton   &  Co.,  of   Newcastle,  a 
(C ontinued  on  page  118)  . 
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This  intensely  human  pic- 
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Branches 


Agencies 


DENMARK:  Skandlnavisk  Grammophon-Aktl- 
eselskab,  Frlliavnen,  Copenhagen. 

FRANCE:  Cle.  Franchise  du  Gramophone,  115 
Boulevard  Richard  Lenoir,  Place  de  la  Repub- 

lique,  Paris. 

SPAIN:  Compania  del  Gram6fono,  56-58  Balmes, 
Barcelona. 

SWEDEN:  Skandlnavlska  Grammophon-Aktle- 
bolaget,  Drottnlng  Gatan  No.  47,  Stockholm. 

RUSSIA:  The  Gramophone  Co.,  Ltd.,  45,  Nevsky 
Prospect,  Petrograd  (Petersburg) ;  No.  1 
Solyanka,  Solyanol  Dvor,  Moscow;  9,  Golovlnsky 
Prospect,  Tlflls;  Nowy-Swlat  30,  Warsaw;  33, 
Alexnndrowskaya  Ulltsa,  Riga;  11  Mlchallovskaya 
Ulltsa,  Baku. 

INDIA:  The  Gramophone  Co.,  Ltd.,  130,  Bal- 
llagbatta  Road,  Calcutta;  7,  Bell  Lane,  Fort, 
Bombay. 


Great  Britain  : 


AUSTRALIA:  S.  Hoffnung  &  Co.,  Ltd.,  Sole 
Concessionaries  of  The  Gramophone  Company, 
Limited,  163,  Pitt  Street,  Sydney. 

NEW  ZEALAND:  Gramophonlum,  Ltd.,  118-120 
Victoria  Street,  Wellington. 

SOUTH  AFRICA:  Darter  &  Sons,  Post  Box  174, 
Capetown;  Mackay  Bros.,  Post  Box  251,  Johannes- 
burg; Mackay  Bros.  &  McMahon,  Post  Box  410, 
Durban;  Ivan  H.  Haarburger,  Post  Box  105, 
Bloemfonteln ;  Franz  Moeller,  Post  Box  108,  Bast 
London;  B.  J.  Ewlns  &  Co.,  Post  Box  86,  Queens- 
town;  Handel  House,  Klmberley;  Laurence  & 
Cope.  Post  Box  132,  Buluwayo;  The  Argus  Co., 
Salisbury. 

EAST     AFRICA:       Bay  ley     &     Co.,  Lourenio 

Marques. 

HOLLAND:  American  Import  Co.,  22a,  Amsterd 
Veerkade,  The  Hague. 

ITALY:  A.  Bossl  &  Co.,  Via  Oreflcl  2,  Milan. 

EGYPT  (Also  for  the  Soudan,  Greece  and  the 
Ottoman  Empire):    K.  Fr.  Vogel,  Post  Box  414, 

Alexandria. 


The  Gramophone  Company.  Ltd. 
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SOMETHING  NEW!!! 
This  Gramophone 

is  the  line  that  has  proven  the  greatest  seller  among 
traders  throughout  the  world.     It  is  the  famous 

COMPACT OPHONE 

—  the  smallest  complete  machine  on  the  market 

—  with  a  tone,  both  in  quality  and  volume,  equal 

—  to  the  largest.    IT  HOLDS  12  DISC  RECORDS. 
Outside  measurements  when  closed  14 x  ll'A  x  7  inches 

JOBBERS— DOES  THIS  LINE  INTEREST  YOU? 

WRITE  US  FOR  FULL  PARTICULARS.  TRADING  TERMS,  ETC. 

MOTORS 


WE  ARE  SOLE  AGENTS  IN  GREAT  BRITAIN  FOR  THE  WELL 
KNOWN  SWISS   MOTORS   MADE  BY   MERMOD  FRERES 


THE  STERNO  MANUFACTURING  CO.,  Ltd.,  19  aty  Road,  london,  e.  c. 


FROM  OUR  LONDON  HEADQUARTERS— (Continued  from  page  117) 


business  that  originated  about  forty  years  ago 
with  cycles  as  its  main  line  of  goods.  In  the 
early  days  of  the  talking  machine,  the  late  Mr. 
Newton  was  quick  to  perceive  the  future  possi- 
bilities of  crystallized  music.  He  installed  a 
stock  of  "Puck"  phonographs  and  a  few  rec- 
ords which,  at  first  were  rather  slow  in  sales, 
but  he  persevered  until  things  improved  sufficient- 
ly to  warrant  the  establishment  of  a  special 
phonograph  department  staffed  by  the  most  ex- 
perienced assistants  then  available.  From  that 
day  forward  the  business,  rapidly  expanded,  and 
as  jobbers  for  the  past  ten  years  Newtons,  of 
Newcastle,  held  pre-eminent  sway  among  North- 
ern dealers. 

It  may  not  be  generally  known  that  the  de- 
ceased was  also  the  sole  proprietor  and  founder 
of  the  famous  Elswick  Cycle  Works.  Few  in- 
deed haye  taken  such  a  prominent  part  in  the 
development  of  the  cycle,  motor,  and  gramo- 
phone, as  Mr.  Newton.  Personally  he  was  a 
man  of  most  charming  and  unassuming  charac- 
ter, and  enjoyed  a  popularity  among  his  private 
and  business  friends  which  is  to-day  a  symbol 
of  their  great  loss.  His  passing  is  felt  in  many 
circles,  and  on  all  hands  one  hears  him  spoken 
of  in  terms  of  sincere  measure. 

Official  French  Fair 

The  Lyons  Fair  will  be  opened  to  merchants 
and  dealers  in  France  and  allied  and  neutral 
countries  from  March  18  under  the  patronage 
of  the  President  of  the  Republic  and  the  French 
Minister  of  Commerce  and  Industries.  The  ex- 
hibits— including,  of  course,  music  and  musical 
instruments — range  from  silks  and  lace  to  arti- 
ficial limbs,  and  from  electric  construction  and 
plant  to  saddlery.  As  a  matter  of  fact  the 
classes  of  exhibits  total  937.  Such  a  compre- 
hensive array  as  this  will  undoubtedly  attract 
business  men  from  all  parts,  and  it  is  anticipated 
that  the  Lyons  Fair  will  prove  a  success. 


Many  New  Titles  in  "Popular"  Discs 

Confidence  in  the  progress  of  the  gramophone 
industry  was  never  better  exemplified  than  by 
the  enterprising  policy  of  the  Sound  Recording 
Co.,  makers  of  the  "Popular"  double  discs. 
Notwithstanding  a-hundred-and-one  troubles  in- 
separable from  present  day  trading,  the  company 
announce  the  issue  of  about  forty  new  titles 
embodying  all  issues  up  to  the  end  of  March 
This  catalog  is  fully  indexed  and  will  form  a 
handy  reference  guide  for  oversea  traders. 

Despite  shipping  difficulties,  the  company  has 
been  fortunate  in  securing  delivery  of  every  con- 
signment made.  Appreciative  letters  from 
American  buyers  eulogize  the  company's  prompt 
dispatch  of  cable  indents  and  careful  packing. 
One  example  of  the  latter  is  that  out  of  a  con- 
signment of  20,000  records  only  three  were 
broken!    Testimony  of  the  best,  that! 

Gramophone  as  Announcer  at  Coliseum 

To  ensnare  wild  animals,  announce  trains  and 
train  destinations,  teach  languages,  act  the  drill 
sergeant,  charm  away  many  a  dull  hour — all 
these,  and  to  many  other  uses  has  the  gramo- 
phone been  devoted.  It  has  now  penetrated  yet 
another  sphere  of  usefulness  by  taking  the  place 
of  an  attendant  at  the  London  Coliseum,  among 
whose  duties  it  was  to  announce  that  "teas  are 
served  upstairs  in  the  Terrace  Tea  Rooms." 
The  record  repeats  this  announcement  very 
clearly  at  fixed  intervals,  automatically.  In  this 
matter,  the  "His  Master's  Voice"  Co.  take  the 
credit  for  a  smart  innovation. 
New  "Popular"  Records  in  Twelve-Inch  Size 

In  the  course  of  conversation  recently  with 
the  managing  director  of  the  Sound  Recording 
Co.,  Mr.  Chapman,  I  gleaned  some  important 
information  of  interest  to  World  buyers.  Hith- 
erto, it  has  been  the  company's  practice  to  con- 
fine attention  solely  to  records  of  the  standard 
ten-inch  size  for  their  "Popular"  disc,  but  as 


Mr.  Chapman  says,  "the  almost  insistant  call 
from  our  evergrowing  circle  of  customers  for 
records  of  twelve  inches  diameter,  has  deter- 
mined us  to  go  ahead  in  accordance  with  our 
policy  of  studying  our  patrons  requirements," 
The  first  list  of  "Popular"  twelve-inch  double 
discs  comprising  twenty-four  picked  titles  cover- 
ing dance,  violin,  instrumental,  vocal,  and  in 
fact  every  phase  of  music,  is  now  ready.  Com- 
petitive quotations  may  be  obtained  by  genuine 
buyers  upon  application  to  the  company  at 
Swallow  St.  Piccadilly,  London,  W. 

Troubles  of  the  Commercial  Travelers 
The  commercial  traveler  may  be  said  to  rep- 
resent in  a  very  material  way  the  keenest  side 
of  competition.  Often  as  not  his  personality 
and  persuasiveness  will  triumph  over  superior 
price  and  quality  claims  put  forward  by  rival 
firms.  The  successful  "knight  of  the  road"  is 
therefore  an  asset  of  inestimable  worth  at  all 
times.  At  least  that  has  been  the  general  opin- 
ion of  the  commercial  world.  But  opinions 
change  easily  enough  in  war  time;  they  have  to! 
A  recent  official  order  provides  for  a  limitation 
of  railway  passengers  luggage,  commercial 
travelers  not  excepted.  This  has  somewhat  ex- 
cited the  C.  T.  Association,  which  has  made 
out  the  usual  strong  case,  and  duly  submitted 
it  to  the  Board  of  Trade.  Of  the  result  it  need 
only  be  said  that  the  official  mind,  when  once 
aroused  to  action,  is  exceedingly  difficult  to 
move,  and  although  it  will  "lend  an  ear,"  it  is, 
as  in  this  case,  usually  a  none  too  sympathetic 
one. 

But  this  is  not  all  by  any  means,  the  sum  total 
of  the  commercials'  difficulties.  His  former 
privilege  of  returning  home  week-ends  at  a  re- 
duced fare  is  abolished,  and  in  fact  he  is 
mulcted  in  an  additional  50  per  cent,  on  top  of 
the  ordinary  fare,  just  the  same  as  anyone  else. 
There  is  no  relief;  the  Board  of  Trade  refuse 
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10  inch  and  12  inch  Lateral  Cut 

The  best  business  of  all  Mr.  Dealer  is  the  repeat  business. 

Every  customer  who  buys  a  Guardsman  Record  from  you  is  a  satisfied  customer. 
Every  satisfied  customer  is  a  regular  customer. 
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Records  are  the  world's  best  records. 
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to  make  any  distinction  in  favor  of  men  en- 
gaged purely  in  an  effort — truly  a  successful 
one — to  keep  things  going'.  The  only  consola- 
tion left  them  is  to  blame  the  Kaiser,  and  they 
are  doing  that  all  right,  you  bet! 

House  Organ  for  "His  Master's  Voice" 

Edited  by  Charles  Frederick  Higham,  "The 
Voice"  makes  its  bow  to  the  great  "His  Mas- 
ter's Voice"  trade  clientele.  For  a  house  pub- 
lication it  is  exceptionally  well  produced,  and 
the  contents  make  most  interesting  reading.  As 
a  link  between  the  company  and  its  dealers, 
the  purpose  to  be  served  will  be  both  useful 
in  keeping  dealers  au  fait  with  the  firms'  con- 
stant developments,  and  in  the  creation  of  a  per- 
sonal interest  of  material  worth. 

In  his  preface,  the  editor  emphasizes  the  all- 
British  character  of  the  Gramophone  Co.  We 
see  in  this  a  serious  attempt  to  bring  dealer  and 
manufacturer  in  closer  touch  for  purposes  of 
mutual  benefit.  As  such  "The  Voice"  is  sure 
of  a  hearty  welcome,  and  the  more  so  if,  as 
one  may  expect,  future  numbers  are  so  pleasant- 
ly readable  and1  interesting  as  the  first. 

Almost  Two  Decades  Ago 

A  recent  paragraph  in  a  Belfast  newspaper 
says:  "The  evolution  of  mechanical  devices 
during  the  past  twenty  years  has  'been  truly 
phenomenal.  In  this  connection  one  cannot 
help  recalling  October  of  1898,  when  a  word  un- 
known to  our  citizens  was  first  printed  in  our 
columns — now  a  'household  word'  all  over  the 
world.  That  word  appeared  in  a  paragraph  ad- 
vertisement inserted  by  a  well-known  local  mer- 
chant, whose  name  ever  since  has  been  'linked' 
therewith  'by  an  indissoluble  union.'  We  re- 
fer to  the  word  gramophone,  and  our  advertiser 
was  T.  Edens  Osborne,  now  of  11  Wellington 
place,  Belfast,  who  holds  one  of  the  most  ex- 
tensive stocks  of  gramophones  and  records  in 
Ireland." 

New  Winner  Catalog  Issued 

The  Winner  Record  Co.  has  issued  an  up-to- 
date  index  to  the  complete  catalog  of  "Winner" 
discs.  It  is  a  neatly  produced  booklet  and  fur- 
nishes an  easy  method  of  reference  to  the  fuller 
details  of  each  record  item  on  the  complete 
program.  While  the  trade  is  asked  to  exercise 
economy  in  its  use  (the  index  being  for  trade 
reference  only),  owing  to  the  great  shortage  of 
paper,  the  Winner  Co.,  of  Willowbrook  Grove, 
London,  S.  E.,  will  gladly  mail  copies  to  bona 
fide  oversea  dealers  upon  request. 

A  word  as  to  the  record  itself  may  not  be  out 
of  place.  In  point  of  tonal  quality,  artistic 
merit  generally,  and  price,  the  "Winner"  double- 
sided  disc  is  altogether  a  fine  selling  line  both 
in  the  home  market  and  overseas.  Eminent 
artists  contribute  monthly  the  pick  of  London's 
best  in  things  musical,  and  significant  of  Win- 
ner popularity  is  the  fact  that  great  as  are  the 
factory  facilities  of  supply,  it  is  totally  inade- 
quate to  the  demand.  That  in  itself  is  all  that 
need  be  said  to  intelligent  oversea  traders  on 
the  lookout  for  a  good  line  of  British-made 
records. 


"Marathon"  Record  to  Be  Resuscitated 

As  previously  announced  in  these  columns,  the 
long-playing  "Marathon"  record  is  to  be  resusci- 
tated. Details  of  the  policy  under  which  it  will 
be  marketed  are  matters  for  future  disclosure, 
but  it  may  now  be  said  that  British  recording 
has  been  commenced  by  the  concern  interested, 
i.  e.,  the  Orchestrelle  Co.,  and  London  and 
Hayes,  and  it  is  understood  the  masters  will  be 
sent  to  America  for  pressing  the  commercial 
product.  Mr.  Packman,  the  inventor  of  the 
hill  and  dale  cut  Marathon  disc,  together  with 
our  old  friend  Johnstone,  will  take  charge  of  the 
recording  side  of  the  business.  Needless  per- 
haps, is  it  to  say  that  in  these  two  gentlemen 
the  Orchestrelle  people  have  secured  men  of 
technical  reliability  and  sound  judgment.  I  am 
a  firm  believer  in  the  Marathon-cut  record  for 
breadth  and  purity  of  tone,  and  with  the  addi- 
tional advantage  of  extended  playing  time — up 
to  as  much  as  five  minutes  on  one  side  alone 
of  a  ten-inch  disc,  there  is  ample  justification 
for  the  conviction  that  under  the  enterprising 
wing  of  the  Orchestrelle  Co.  this  record,  what- 
ever name  it  may  eventually  be  christened,  is 
rich  in  promise  of  a  big  and  lastingly  success- 
ful future. 

Sale  of  Lindstrom  Factory  Postponed 

The  sale  by  auction  of  the  Lindstrom  factory 
at  Hertford  has  been  postponed.  There  is  a 
possibility  of  it  being  sold  by  private  treaty. 
The  matter  has  been  more  or  less  in  abeyance 
for  some  time,  but  an  early  sale  is  now  cer- 
tain. 

Registration  of  Business  Names  Act 

The  Registration  of  Business  Names  Act  is 
now  in  force.  As  it  affects  a  large  number  of 
firms  in  the  gramophone  industry  we  publish 
hereunder  a  brief  resume  of  its  object:  The 
firms  and  persons  to  be  registered  are  first — 
every  firm  having  a  place  of  business  in  the 
Lnited  Kingdom  and  carrying  on  a  business  un- 
der a  business  name  which  does  not  consist  of 
the  true  surnames  of  all  partners  who  are  in- 
dividuals and  the  corporate  names  of  all  part- 
ners who  are  corporations  without  any  addition 
other  than  the  true  Christian  names  of  indi- 
vidual partners  or  initials  of  such  Christian 
names;  secondly,  every  individual  having  a 
place  of  business  in  the  United  Kingdom  and 
carrying  on  a  business  under  a  business  name 
which  does  not  consist  of  his  true  surname  with- 
out any  addition  other  than  his  true  Christian 
names  or  the  initial  thereof;  and  thirdly,  every 
individual  or  firm  having  a  place  of  business  in 
the  United  Kingdom  who,  or  a  member  of 
which,  has  either  before  or  after  the  passing  of 
this  act  changed  his  name,  except  in  the  case  of 
a  woman  in  consequence  of  marriage. 

The  New  "His  Masters'  Voice"  List 

A  budget  of  good  news  for  dealers  is  to  hand 
this  month  from  "His  Master's  Voice"  Co. 
"Theodore  &  Co.,"  the  great  Gaiety  Theatre 
musical  play,  is  recorded  by  the  original  artists, 
a  fact  which  lends  to  the  records— nine  in  num- 
ber—an additional  attraction.    Theodore  &  Co. 


is  said  to  be  rich  in  the  prettiest  and  brightest 
music  you  could  wish  for,  and  as  recorded  by 
"His  Master's  Voice,"  the  combination  is  cer- 
tainly ideal. 

I  -New  records  for  February  include  contribu- 
tions by  Caruso,  Chaliapin,  Tetrazzini,  Alma 
Gluck,  Walter  Hyde,  Peter  Dawson,  Hubert 
Eisdell,  the  Symphony  Orchestra,  Harry  Lauder, 
Miss  Margaret  Cooper,  the  Band  of  H.  M.  Cold- 
stream Guards,  and  much  other  talent  of  equal 
merit.  These  names  are  of  more  than  suf- 
ficient recommendation.  Indeed,  it  would  be 
hard  to  find,  even  among  the  monthly  supple- 
ments of  the  Gramophone  Co.,  Ltd.,  itself  such 
a  brilliant  aggregation  of  eminent  talent  as  the 
list  in  question  offers.  And  as  if  this  in  itself 
is  not  sufficient  sales  attraction,  the  company 
embarked  upon  an  exceptionally  large  advertis- 
ing campaign  over  the  months  of  January  and 
February.  Whole  and  half  triple  column  ad- 
vertisements appeared  in  the  London  and  pro- 
vincial daily  and  weekly  newspapers — splendid 
sales-producing  announcements  they  were,  too! 
It  just  demonstrates  the  mighty  value  of  pub- 
licity, even  in  these  times  of  war-stress. 

Raise  in  Prices  Suggested 
In  a  recent  issue  I  suggested  that  owing  to 
present  difficulties  and  continuously  increased 
cost  of  production  there  was  every  justification 
for  manufacturers  to  raise  the  price  of  their 
eighteenpenny  records.  Our  esteemed  contem- 
porary the  Talking  Machine  News  now  puts  in 
a  somewhat  similar  plea,  though  based  on  dif- 
ferent grounds.  It  avers  that  half-a-crown 
should  be  the  lowest  price  of  a  ten-inch  double- 
disc.  Curious,  isn't  it,  that  this  question  should 
be  raised  concurrently  and  firstly,  by  two  or- 
gans of  the  trade  press?  It  is  certainly  sig- 
nificant, although  for  my  part  I  have  not  heard 
elsewhere  that  the  question  has  been  raised! 
Featuring  the  Regal  Compactophone 
The  Columbia  Co.  are  making  a  big  feature 
of  the  Regal  Compactophone,  the  portable  ma- 
chine of  to-day.  It  has  previously  been  fully 
described  in  my  reports,  though  justice  was 
scarcely  done  to  the  remarkable  popularity,  it 
has  now  attained.  But  that  would  have  been 
too  anticipatory.  The  material  present,  how- 
ever, fully  confirms  one's  past  expectations  in 
regard  to  the  Regal  Compactophone  sales — to- 
day as  great  as  ever! 

On  the  record  side,  Columbia  business  is  pro- 
gressive. The  policy  of  concentrating  our 
Quality  first,  last  and  all  the  time,  is  telling. 
Columbia  dealers  are  in  consequence,  enjoying 
great  prosperity,  with  every  prospect  of  a  con- 
tinuance. Some  exceptionally  interesting  news, 
1  learn,  will  be  forthcoming  from  this  com- 
pany at  a  none  too  distant  date.  Wait  and  see! 
Congratulates  Thos.  A.  Edison 
The  London  Daily  Chronicle  publishes  an 
interesting  paragraph  about  Mr.  Edison  which, 
in  the  present  circumstances,  is  particularly 
apropos:  "In  any  case  Britain  would  cordially 
join'  America  in  congratulating  Thomas  Alva 
Edison  on  reaching  three  score  and  ten,  as  he 
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Soundboxes 

IF  you  are  after  a  genuine  offer  of 
soundboxes,  you'll  do  well  to 
communicate  with  us  immediately. 
We  have  tens  of  thousands  of  perfect 
soundboxes,  fitted  with  the  best 
quality  mica.  Confidently  recom- 
mended for  cheaper  machines,  ab- 
solutely reliable  and  give  excellent 
reproduction.  Price  to  clear 
$50  per  gross,  F.  O.  B.  London. 

Orders  for  less  than  gross  lots  not  accepted 


Wire  "Knotaslepe,  London". 

W.H.  Reynolds  (1915)  Ltd. 

45,  City  Road,  London,  E.  C. 


Write  for  new  illustrated 
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does  to-morrow.  At  this  time  we  have  addi- 
tional, if  selfish  reasons,  for  wishing  him  con- 
tinued health  and  ingenuity.  Mr.  Edison  oc- 
cupies in  the  United  States  much  the  same  posi- 
tion as  Lord  Fisher  does  here,  and  it  is  per- 
haps characteristic  of  the  two  nations  that  while 
we  put  a  sailor  at  the  head  of  the  Inventions 
Board  the  Americans  appoint  an  inventor  head 
of  the  Naval  Consulting  Board.  Both  men  are 
charged  with  the  task  of  testing  and  developing 
new  ideas  in  naval  warfare,  and  as  Mr.  Edison 
recently  stated  that  'there  is  no  scientific  reason 
for  ignorance  in  any  navy  as  to  the  exact  where- 
abouts of  enemy  ships — including  submarines — 
within  a  reasonable  distance,'  it  is,  as  his  coun- 
trymen would  say,  'up  to  him'  to  tell  us  all 
about  it. 

"Mr.  Edison  has  often  expressed  friendly  feel- 
ings towards  this  country,  and  he  is  not  alone 
in  thinking  that  British  sea  power  has  been  a 
good  thing  for  the  United  States.  One  of  his 
latest  utterances  made  early  this  year  is  a  'crys- 
tal' worth  quoting.  'I  believe  that  every  real 
good  American  recognizes  the  fact  that  the 
British  and  French  are  fighting  our  battles. 
Those  who  do  not  believe  this  are  either  not 
good  republicans  or  are  very  ill-informed  Amer- 
icans." 

Subscribe  to  War  Loan 

From  all  I  hear  numerous,  and  substantial  con- 
tributions have  been  made  to  the  Great  War 
Loan  by  gramophone  men.  The  only  public 
announcement  in  this  regard  refers  to  "His 
Master's  Voice"  Co.,  whose  employes  were  in- 
vited by  the  Directorate  to  invest  at  the  rate 
of  4J4  per  cent.,  repayable  over  five  years,  the 
money  to  be  advanced  by  the  company.  Such 
an  excellent  opportunity  was  quickly  taken  up 
—to  the  tune  of  about  £25,000. 

Recent  Zonophone  Record  Issues 

Recent  issues  of  Zonophone  records  represent 
as  fine  a  collection  as  even  the  most  captious 
critic  of  things  musical  could  wish.  Zonophone 
value  and  service  is  not  symbolized  by  any  sep- 
arately independent  line  of  argument.  It  is  not 
the  result  alone  of  high-class  recording,  the 
provision  of  selections  by  artists  pre-eminent  in 
the  musical  profession,  promptness  of  issue,  or 
of  the  selling  price;  it  is  simply  a  combination 
of  all  these  virtues  brought  to  the  keenest  pitch 
of  excellence.  For  the  steadily  increasing 
world  popularity  of  Zonophone  records,  month 
by  month,  the  reason  is  therefore  plainly  evident. 
The  latest  list  before  me  itemizes  a  couple  of 
"Elijah"  solos  by  that  sweet  voiced  tenor,  Sid- 
ney Coltham;  two  fantasias — "Bohemian  Girl" 
and  "Maritana";  violin  solos,  by  Miss  Marie  Law, 
whose  skilful  bowing-technique  is  the  admiration 
of  a  large  public;  part  I  and  II  of  the  "Lily 
of  Killarney"  overture,  by  the  Black  Diamond 


Band,  which  also  provides  on  three  double  rec- 
ords a  pot-pourri  of  the  present  day  "hits." 
Also  there  are  contributions  by  Ernest  Pike, 
Harold  Wilde,  Peter  Dawson,  George  Formby, 
Florrie  Ford'e,  Harold  Montague  (at  the  piano), 
Miss  Elsie  Southgate  and  her  sister  Dorothy 
(violin  and  mustel  organ),  and  others.  When 
it  is  remembered  that  these  records  are  sold 
here  at  (ten-inch)  eighteenpence  (twelve-inch) 
half-a-crown,  it  must  be  conceded  that  for  com- 
petitive value  Zonophones  are  "some"  records 
with  a  (welcome)  vengeance! 

Serious  Shortage  of  Needles 

Owing  to  official  restrictions  on  the  use  of 
steel  and  raw  material,  there  is  a  great  shortage 
of  needles.  Many  firm's  stocks  are  exhausted, 
and  it  is  impossible  to  obtain  replenishment.  So 
serious  is  the  position  that  the  Gramophone  Co. 
has  been  compelled  to  cancel  all  orders  for 
piano,  pianissimo,  Melba  needles  and  needle 
outfits,  with  the  intimation  that  no  further  sup- 
piles  can  be  expected  until  the  Government  pro- 
hibition is  removed.  Fibre  needles  are  still 
obtainable.    It  looks  bad! 

Demonstrates  New  Machine 

To  a  select  gathering  of  members  of  the 
Routgen  Society  at  the  Institution  of  Electrical 
Engineers  recently,  Dr.  E.  E.  Fournier  d'Al'be, 
D.  Sc.,  described,  and  demonstrated  a  wonder- 
ful machine  he  has  just  perfected  after  spend- 
ing many  years  of  experiment  upon  it.  It  is  a 
type-reading  Optophone;  the  marvel  of  its  ap- 
plication is  that  by  the  use  of  it,  easily  and  rap- 
idly learned  by  anybody  of  ordinary  intelligence, 
a  blind  person  can  read  quite  clearly.  The 
Optophone  consists  of  a  small  "siren"  disc  il- 
luminated by  a  straight  Nemst  light;  an  optical 
arrangement  for  projecting  an  image  of  the  line 
of  luminous  dots  furnished  upon  the  type  to  be 
read;  a  set  of  selenium  or  antimonite  bridges 
exposed  to  the  light  reflected  by  the  type;  a 
Brown  "wireless"  telephone  relay  connected 
with  these  bridges;  and  the  telephone  receiver 
used  for  reading. 

Artistic  Columbia  Supplement 

The  Columbia  supplement  for  February  is  a 
radical  departure  from  all  previous  issues  of 
this  kind.  It  is  in  the  form  of  an  artistic  three- 
fold leaflet,  with  thumb-nail  portraits  of  the 
principal  artists  and  the  descriptive  letter-press 
in  tabloid  form.  The  Columbia  Co.  signify  in 
this  their  desire  to  co-operate  with  the  Govern- 
ment in  complying  with  their  request  for  econ- 
omy in  the  use  of  paper. 

Gramophone  Records  by  Miss  Rasina  Buckman 

It  will  be  good  news  to  the  many  admirers 
of  Miss  Rasina  Buckman  to  learn  that  the 
Gramophone  Co.  have  induced  that  lady  to  sign 
an  exclusive  contract  for  them.  This  brilliant 
New  Zealand  prima  donna,  whose  progress'  in 
the  art  has  been  testified  by  the  great  and  in- 
creasing successes  she  has  made  in  Sir  Thomas 
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Beecham's  Opera  Co.,  is  an  acquisition  which 
"His  Master's  Voice"  enthusiasts  will  heartily 
welcome. 

New  Parcel  Post  Limits 

Parcels  are  now  accepted  for  transmission 
to  the  territory  formerly  known  as  German 
New  Guinea,  the  Bismarck  Archipelago,  Naura 
(Marshall  Islands),  and  Bougainville  and  Ruka 
(Solomon  Islands).  The  postage  to  be  pre- 
paid on  such  parcels  is  one  shilling  and  two 
pence  for  parcels  not  over  one  pound  in  weight, 
and  ten  pence  for  each  additional  pound  or 
fraction  thereof  up  to  eleven  pounds. 

Canadian  Trade  Commissioner 

The  British  Trade  Commissioner  in  Canada 
and  Newfoundland  will  be  in  England  this 
month  (March)  to  advise  traders  on  the  possi- 
bility of  extending  their  trade  and  on  other 
business  matters  connected  with  his  office.  He 
will  visit  the  chief  provincial  towns,  and  appli- 
cations for  interviews  to  the  Comptroller-Gen- 
eral, Department  of  Commercial  Intelligence,  73 
Basinghall  street,  London,  E.  C. 


TALKING  MACHINE  EXPORTS 

The  Figures  for  December  Presented — Exports 
Show  Increase  for  the  Month 


Washington,  D.  C,  March  8. — In  the  sum- 
mary of  the  exports  and  imports  of  the  com- 
merce of  the  United  States  for  the  month  of 
December,  1916,  (the  latest  period  for  which  it 
has  been  compiled),  which  has  just  been  issued 
by  the  Bureau  of  Statistics  of  the  Department 
of  Commerce  and  Labor,  the  following  figures 
regarding  talking  machines  and  supplies  appear: 

Talking  machines  to  the  number  of  8,987 
valued  at  $225,577,  were  exported  in  December, 
1916,  as  compared  with  2,967  talking  machines, 
valued  at  $95,688,  sent  abroad  in  the  same 
month  of  1915.  The  total  exports  of  records 
and  supplies  for  December  were  valued  at 
$105,120  as  compared  with  $57,829  in  December, 

1915.  For  the  twelve  months  64,996  talking  ma- 
chines were  exported  valued  at  $1,640,208  in 

1916,  and  28,994,  valued  at  $885,306,  in  1915, 
while  records  and  supplies  valued  at  $1,227,005 
were  sent  abroad  during  1916,  as  against  764,526 
in  1915. 
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points,  so  stock  up  today.  We  have 
a  tremendous  stock  of  needles  at  low 
prices,  and  can  guarantee  immediate 
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No  talking  machine  dealer  can  legitimately 
expect  to  get  all  the  profitable  possibilities 
out  of  his  locality  if  he  is  not  showing  the 
exclusive  Columbia  Grafonola  models  to 
his  customers. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


WAR  CLOUDS  HAVE  LITTLE  EFFECT  ON  BUFFALO  TRADE 


Business  Still  Beyond  Normal  Volume — Dealers 
Concerns  Enlarging  Quarters — Man 


Disturbed  at  Effort  to  Increase  Rents — Various 
y  New  Dealers  Listed  in  Territory 


Buffalo,  N.  Y.,  March  5. — Even  the  rumbling 
of  war  clouds  does  not  dampen  the  enthusiasm 
of  Buffalo  talking  machine  dealers  this  month. 
The  sales  of  February,  1917,  show  a  marked 
increase  over  a  year  ago  and,  despite  the  dis- 
turbing influences,  March  promises  to  be  in  the 
forefront  in  the  matter  of  satisfactory  business. 

The  healthy  condition  of  the  talking  machine 
trade  and  the  optimism  of  the  local  dealers  are 
best  reflected  in  various  improvements  which 
several  are  making  in  their  stores. 

The  members  of  the  74th  Regiment,  which  re- 
turned recently  from  the  Mexican  border,  re- 
ceived several  thousand  dollars  as  pay  on  their 
arrival  and  part  of  this  went  to  buy  talking 
machines  and  records. 

Of  course  there  have  to  be  a  few  discordant 
notes  in  the  otherwise  harmonious  condition 
of  the  local  trade.  For  instance,  the  Real  Es- 
tate Association  of  the  Buffalo  Chamber  of 
Commerce  is  working  tooth  and  nail  to  raise 
rentals  in  Buffalo  from  10  to' 25  per  cent.  As 
most  of  the  dealers  occupy  rented  stores,  the 
advance  would  mean  a  tangible  increase  in  their 
cost  of  doing  business. 

It  is  figured  that  the  passage  of  the  Brown 
Bill  to  amend  the  State  Excise  Law,  which  was 
introduced  recently  in  the  Senate,  will  indirectly 
help  the  talking  machine  trade  in  this  territory. 
Hundreds  of  saloons  in  this  vicinity  will  be 
closed  if  the  measure  becomes  a  law.  It  is 
believed  that  the  closing  of  many  drinking  places 
would  influence  many  men  to  enjoy  talking 
machines  and  other  pleasures  at  home. 

The  Jones  Piano  Co.,  of  830  Main  street,  is 
featuring  a  line  of  talking  machines.  Henry  G. 
Jones  is  president  of  the  company  and  C.  A. 
Gifford  is  floor  manager. 

Among  the  best  decorated  stores  in  honor  of 
the  recent  return  of  the  74th  Regiment  was  that 


of  Alfred  O.  Bald,  a  talking  machine  dealer  at 
Ferry  and  Grant  streets.  His  window  displays 
had  a  patriotic  touch  and  included  portraits  of 
George  Washington  and  President  Wilson.  Mr. 
Bald  was  formerly  a  member  of  the  regiment. 
He  later  was  quartermaster  sergeant,  with  head- 
quarters at  Albany. 

Goold  Bros.,  Victor  dealers  at  Main  and  Utica 
streets,  have  made  great  progress  with  the  re-, 
pairs  at  their  store.  They  have  20,000  records 
on  their  main  and  lower  floors.  Their  mailing 
list  of  1,800  is  used  to  advantage  in  distributing 
the  Victor  monthly  bulletin  to  customers. 

"The  sombre  season  of  Lent  has  not  cut  in 
on  our  business,"  said  Robert  L.  Loud,  a  Victor- 
dealer.  "This  period  offers  a  great  opportunity 
for  th'e  featuring  of  records  that  cater  to  the 
religious  tendencies  of  our  customers.  The 
popularity  of  these  records  has  been  increased 
by  the  presence  of  Billy  Sunday  in  Buffalo." 

V.  W.  Moody,  manager  of  Neal,  Clark  &  Neal, 
reports  that  this  store  is  oversold  on  everything, 
with  the  records  outselling  the  machines. 

Laurens  Wilgus,  advertising  manager  of 
Bricka  &  Enos'  furniture  store,  recently  under- 
went an  operation.  Mr.  Wilgus  is  in  charge  of 
the  New  Edison  department  of  this  store.  Dur- 
ing his  absence  Miss  E.  L.  Stearns  was  in  charge 
of  the  department. 

C.  W.  Parker,  of  Dansville,  N.  Y.,  has  added 
a  new  booth  to  demonstrate  Victor  machines. 

The  Brunswick  phonograph  is  featured  by  the 
Poppenberg  Co.,  conducted  by  G.  H.  Poppen- 
berg  and  Albert  Poppenberg.  This  firm  owns 
and  occupies  a  palatial  new  building,  compris- 
ing seven  stories  and  a  basement,  at  Main  and 
Carlton  streets.  Their  talking  machine  and 
piano  section  covers  31,680  square  feet.  Poppen- 
berg's  show  rooms  and  display  windows  are 
among  the  finest  in  the  country. 


C.  M.  Logan,  traveling  representative  for 
W.  D.  &  C.  N.  Andrews,  recently  spent  a  few 
days  at  the  Victor  factory.  He  considers  that 
the  practical  information  he  received  will  be  a 
valuable  asset  to  him  while  calling  on  the  trade. 

The  Albert  Schuler  Piano  Co.,  was  the  third 
prize  winner  in  the  recent  Edison  Week  window 
display  contest.  The  window  was  arranged 
by  W.  H.  Reilly,  sales  manager  of  this  store. 

Among  the  new  Columbia  dealers  in  the  Buf- 
falo territory  are  C.  E.  Brick,  Batavia;  the  Con- 
servatory of  Music,  Courtland,  N.  Y.;  H.  P. 
Smith,  of  Woodhull,  N.  Y„  and  F.  W.  Lynch, 
of  Loche,  N.  Y.  "We  have  been  doing  an  un- 
usually satisfactory  business  since  January  1," 
was  the  report  of  the  Columbia  Co.  "We  had  the 
best  January  business  in  the  history  of  the 
Buffalo  store.  We  are  making  big  strides  in 
the  Dictaphone  business  in  this  territory  and  we 
are  unable  to  supply  the  demands  for  machines." 

John  Schuler,  who  features  the  Sonora,  has  an 
attractive  new  Sonora  sign,  eight  feet  long,  at 
the  front  of  his  store.  The  beauty  of  the 
'  Sonora  blue  and  bell"  of  the  sign  is  enhanced 
by  a  background  of  rich  Venetian  draperies. 

"We  are  meeting  with  great  success  with  the 
new  Par-O-Ket  records,"  said  M.  L.  Cole,  sales 
manager  of  this  department  at  the  Schuler  store. 


SONORA  POPULARITY  IN  CANADA 

A  conclusive  indication  of  the  popularity  of 
the  Sonora  phonograph  is  furnished  by  the  re- 
cent experience  of  I.  Montagnes  &  Co.,  Sonora 
jobbers  in  Tronto,  Canada.  January  2  this 
company  placed  an  order  for  Sonora  phono- 
graphs twice  as  large  as  any  order  they  had 
previously  placed.  Three  weeks  later  they  wired 
from  Toronto  an  order  three  times  as  large  as 
the  one  they  had  placed  January  2.  In  other 
words  their  most  recent  order  is  six  times 
greater  than  any  order  they  had  placed  in  the 
past.  Needless  to  say,  the  popularity  of  the 
Sonora  phonograph  is  increasing  by  leaps  and 
bounds  in  the  Dominion  of  Canada. 


John  M.  Dean  Corporation 


Putnam,  Conn. 
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Dean  Service  covers  every 
essentiat  need  in  talking 
machine  needles.  Needles 
furnished  in  bulk  or  in 
special  packages.  Quality 
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LATEST  PATENTS  RELATING  TO  TALKING 
MACHINES  AND  RECORDS 


'  Washington,  D.  C,  February  5. — Phonograph. 
Newman  H.  Holland,  West  Orange,  N.  J.,  as- 
signor to  the  New  Jersey  Patent  Co.,  same  place. 
Patent  No.  1,213,197. 

This  invention  relates  to  phonographs  and 
more  particularly  to  an  improved  sound  record 
support  therefor,  and  is  an  improvement  on  the 
invention  disclosed  in  copending  application, 
Serial  No.  653,155  filed  October  6,  1911,  and 
entitled  phonographs  and  on  which  Patent  No. 
1,167,500  was  granted  on  January  11,  1916. 

Ordinary  cylindrical  phonograph  records  are 
provided  with  tapered  bores,  but  the  diameters 
of  these  bores  vary  somewhat  and  also  change 
to  a  considerable  extent  under  different  tempera- 
ture conditions,  whereas  the  supports  upon 
which  the  records  are  usually  mounted  vary  and 
change  but  little  in  diameter. 

In  using  phonographs  of  the  commercial  type, 
it  is  very  important,  in  transcribing,  that  the 
record  should  occupy  the  same  relative  longi- 
tudinal position  with  respect  to  its  support,  and 
the  scale  usually  associated  therewith,  as  it  did 
when  dictated,  in  order  that  the  transcriber  may 
quickly  and  correctly  associate  the  instructions, 
which  the  dictator  usually  indicates  on  a  mem- 
orandum sheet  having  a  scale  corresponding  to 
the  scale  on  the  phonograph,  with  the  proper 
parts  of  the  dictated  record  and  thereby  experi- 
ence no  difficulty  in  carrying  out  such  instruc- 
tionS'  in  making  a  transcription  of  such  record. 
However,  owing  to  the  variance  and  changing 
of  the  diameters  of  the  records  as  described 
above,  it  frequently  happens  that  the  attempt 
to  push  these  records  to  a  predetermined  posi- 
tion, on  the  supports  therefor  commonly  em- 
ployed, results  in  breaking  the  same. 

The  principal  object  of  this  invention  is  to 
provide  an  improved  support  for  sound  records 
which,  while  adapted  to  firmly  hold  the  records, 
will  permit  the  same  to  be  always  pushed  there- 
on to  a  predetermined  relative  longitudinal  posi- 
tion without  breaking.  In  conformity  with 
this  object,  there  is  provided  a  support  in  which 
the  record  engaging  means  is  movable  toward 
and  away  from  the  axis  of  the  support,  and  in 
which  means  is  provided  tending  to  yieldingly 
maintain  the  said  engaging  means  in  the  outer- 
most position  relative  to  the  axis  of  the  sup- 
port, but  which  will  permit  inward  movement 
thereof  to  allow  the  record,  after  the  same  has 
been  pushed  thereon  to  such  an  extent  as  to 
tightly  engage  said  engaging  means,  to  be 
pushed  still  farther  onto  the  support. 

A  further  object  of  this  invention  is  to  pro- 
vide, in  a  support  having  the  above  character- 
istics, a  construction  whereby  the  support  may 
be  readily  manipulated  to  permit  a  record  to  be 
readily  removed  therefrom  without  danger  of 
damaging  or  breaking  such  record. 

Figure  1  is  a  front  elevation  partly  in  section 
of   a   phonograph    embodying    this  invention; 


Fig.  2  is  an  enlarged  sectional  view  on  line  2 — 2 
of  Fig.  1,  with  a  portion  in  back  of  the  section 
plane  broken  away;  Fig.  3  is  an  enlarged  sec- 
tional view  of  the  support  on  line  3 — 3  of  Fig.  1, 
showing  the  relative  positions  of  its  parts  when 
a  record  has  been  pushed  thereon  to  a  position 
beyond  that  shown  in  Fig.  1;  Fig.  4  is  a  section 
on  line  4 — 4  of  Fig.  2,  with  parts  shown  in  eleva- 
tion; Fig.  5  is  an  enlarged  sectional  view,  partly 
in  eleavtion,  on  line  5 — 5  of  Fig.  1;  Fig.  6  is 


a  sectional  view  on  line  6 — 6  of  Fig.  4,  parts 
being  omitted;  and  Fig.  7  is  an  enlarged  frag- 
mentary view  of  the  support,  as  shown  in  Fig. 
1,  with  the  parts  thereof  in  position  to  permit 
a  record  to  be  readily  removed. 

Phonograph. — Clinton  B.  Repp,  New  York. 
Patent  No.  1,213,413. 

This  invention  relates  to  phonographs,  and 
more  particularly  to  a  type  of  phonograph  pat- 
ented in  and  by  Letters  Patent  of  the  United 
States  No.  1,003,655,  of  September  19,  1911, 
wherein  the  sound  vibrations  are  transmitted  to 
a  stationary  diaphragm  through  a  non-oscilla- 
tory transmitter  arm.  The  main  object  of  this 
invention  is  to  provide  a  phonograph  of  this 
character  adapted  to  be  adjusted  for  use  with 
either  a  gramophone  or  a  graphophone  record. 

A  further  object  is  to  provide  a  phonograph 
wherein  the  transmitter  arm  is  supported  by  a 
supplemental  arm,  and  independent  means  are 
provided  for  developing  pressure  upon  the 
diaphragm  through  the  transmitter  arm,  and 
for  bringing  the  stylus  point  into  the  desired 
relation  to,  and  intimate  contact  with,  the  record. 

A  still  further  object  is  to  provide  a  phono- 
graph wherein  the  desired  pressure  upon  the 
diaphragm  will  be  developed  in  a  manner  which 
will  permit  this  pressure  to  be  applied  either 
substantially  axially  of  the  diaphragm,  or  at  an 
angle  to  its  axis,  in  order  to  facilitate  the  ad- 
justment of  the  instrument  to  use  with  either 
gramophone  or  graphophone  records. 

A  still  further  object  is  to  provide  a  phono- 
graph wherein  the  sound  vibrations  are  trans- 
mitted to  a  stationary  diaphragm  through  a  non- 
oscillatory  transmitter  member,  and  wherein 
said  transmitter  member  will  be  held  substan- 
tially stationary,  the  record  having  movement 
relative  thereto  to  bring  every  portion  of  the 
record  within,  and  into  the  operative  relation 
to,  the  stylus  carried  by  the  transmitter  arm. 

A  still  further  object  is  to  provide  a  phono- 
graph employing  a  substantially  fixed  stylus 
point  and  a  traveling  record  support  adapted  to 
have  movement  relative  to.  the  stylus,  wherein 
sufficient  play  will  be  afforded  in  the  stylus 
support  to  compensate  for  any  irregularities  in 
the  record  or  any  lack  of  uniformity  in  the  feed 
of  the  traveling  record  support. 

A  still  further  object  is  to  provide  means 
whereby  as  the  stylus  is  raised  from  the  rec- 
ord such  movement  will  simultaneously  render 


the  record  feeding  mechanism  inoperative  so  as 
to  permit  the  return  of  said  record  to  the  start- 
ing position. 

A  still  further  object  is  to  provide  a  clutch 
device  controlling  mechanism  for  the  record 
feeding  mechanism  which  will  be  operative  at 
any  point  in  the  movement  of  the  said  mechan- 
ism, and  which  when  the  stylus  point  is  placed 
upon  the  record,  will  automatically  render  the 
clutch  device  of  the  record  feeding  mechanism 
operative.  And  a  still  further  object  is  to 
provide  a  structure  of  this  kind,  which  will  be 
simple  in  design,  reliable  in  its  operation,  and 
inexpensive  to  produce. 

The  invention  consists  primarily  in  a  phono- 
graph, embodying  therein  a  rotary  record  sup- 
port, a  fixed  amplifier,  a  substantially  stationary 
transmitter  arm  connected  with  said  diaphragm 
and  carrying  a  stylus  point,  and  means  for  caus- 
ing the  record  support  to  have  lineal  traverse 
relatively  to  said  stylus. 

Referring  to  the  drawings:     Figure   1   is  a 


vertical  section  of  a  phonograph  embodying  this 
itivention;  Fig.  2  is  a  vertical  section  trans- 
versely of  the  line  of  movement  of  the  motor 
frame;  Fig.  3  is  a  plan  view  thereof;  Fig.  4  is  a 
detail  view  in  perspective  of  the  transmitter 
mechanism  and  the  sound  box;  Fig.  5  is  a  hori- 
zontal section  showing  the  motor  and  the  parts 
appurtenant  thereto;  Fig.  6  is  a  detail  view  of 
the  connection  between  the  rigid  supporting 
arm  and  the  transmitter  arm;  and  Fig.  7  is  a  de- 
tail view  of  the  structure  for  applying  a  ten- 
sional  stress  to  the  diaphragm. 

Talking  Machine. — Clinton  E.  Woods,  Bridge- 
port, Conn.,  assignor  to  the  American  Grapho- 
phone Co.,  same  place.    Patent  No.  1,213,443. 

This  invention  relates  to  talking  machines, 
and  more  particularly  to  that  class  of  talking 
machines  in  which  a  cylindrical  record-tablet  or 
record  is  mounted  upon  a  suitable  mandrel,  and 
the  sound  box  and  the  tablet  are  driven  by  a 
suitable  motor  in  the  act  of  recording  or  re- 
producing. 

The  object  of  the  invention  is  to  produce  a 


talking  machine  of  this  type,  which  shall  be 
so  constructed  as  to  be  highly  convenient  for 
desk  use,  or  dictation  purposes,  which  shall  be 
compact,  composed  of  a  minimum  number  of 
parts,  and  shall  be  noiseless  in  operation,  free 
from  vibrations  which  would  interfere  with  the 
recording  or  reproduction  of  the  sound  vibra- 
tions, and  which  shall  be  capable  of  being  started 
or  stopped  with  ease  by  convenient  manual  ma- 
nipulation. By  "manual,"  as  herein  used,  is 
meant,  not  only  operation  by  the  hand  alone,  but 
by  the  foot  or  other  part  of  the  body  of  the 
operator. 

In  said  drawings:  Figure  1  is  a  top  plan 
view;  Fig.  2  is  an  end  elevation  of  the  left-hand 
end  of  Fig.  1;  Fig.  3  is  an  end  elevation  of  the 
right-hand  end  of  Fig.  1;  Fig.  4  is  a  front  ele- 
vation of  the  machine;  Figs.  5,  6  and  7  are  de- 
tails showing  the  manner  of  mounting  and 
operating  the  Bowden  wire  and  its  terminals  for 
controlling  the  clutch-shifting  device;.  Fig.  8  is 
a  detail  showing  the  mandrel  bearing  supported 
'  by  the  gear  casing;  and  Fig.  9  is  a  detail  of  the 
lubricating  device  employed  in  connection  with 
certain  of  the  bearings. 

Means  for  Securing  a  Sound  Box  to  the  Tone 
Arm  of  Talking  Machines. — Harry  W.  Archer, 
Bridgeport,  Conn.,  assignor  to  the  American 
Graphophone  Co.,  same  place.  Patent  No. 
1,212,309. 

This  invention  relates  to  talking  machines, 
and  more  particularly  to  the  means  for  securing: 
the  sound  box  thereof  in  proper  relation  with 
the  tone  arm. 

It  has  heretofore  been  proposed  in  talking 
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machines  to  secure  the  sound  box  to  the  neck 
of  the  tone  arm  by  providing  a  hub  on  the  rear 
of  the  sound  box,  which  hub  has  a  peripheral 
groove  extending  around  the  same  and  a  groove 
extending  longitudinally  of  the  hub  and  regis- 
tering with  the  peripheral  groove,  which  peri- 
pheral groove  has  a  conical  depression  formed 
in  the  bottom  thereof  in  suitable  position  to 
permit  a  conical  spring-pressed  pin  on  the  tone 
arm  to,  fit  therein,  so  as  to  firmly  hold  the 
sound  box  in  operative  position  for  reproduc- 
tion, and  at  the  same  time  the  pin  will  yield 
sufficiently  upon  the  application  of  power  to  per- 
mit the  sound  box  to  be  turned  to  the  point 
where  the  spring-pressed  pin  registers  with  the 
longitudinal  groove  in  the  neck  of  the  sound 
box  to  permit  the  latter  to  be  removed  from  the 
tone  arm.  The  spring  controlling  said  pin  has 
heretofore  been  located  in  a  channel  formed  be- 
tween an  inner  and  an  outer  flange  on  the  neck 
of  the  tone  arm.  This  form  of  construction 
is  not  only  expensive  to  manufacture  but  has 
been  found  to  be  less  efficient  than  is  desirable 
in  a  properly  constructed  machine. 

The  object  of  the  present  invention  is  to  re- 
duce the  cost  of  manufacture  of  the  connection 


between  the  sound  box  and  the  tone  arm,  while 
at  the  same  time  increasing  the  efficiency  of  the 
connection  and  improving  the  neatness  of  ap- 
pearance of  the  device  as  a  whole. 

In  said  drawings:  Figure  1  is  a  broken  de- 
tail plan  view  of  a  tone  arm  and  sound  box 
illustrating  the  invention;  Fig.  2  is  a  detail  view, 
partly  in  horizontal  section,  showing  the  neck 
of  the  tone  arm  and  the  sound  box;  Fig.  3  is  a 
vertical  section  on  the  line  3' — 3  of  Fig.  2;  Fig. 
4  is  a  vertical  section  on  the  line  4 — 4  of  Fig. 
2;  and  Fig.  S  is  a  perspective  view  of  the  neck 
of  the  tone  arm  and  the  pin-bearing  spring  that 
co-operates  therewith. 

Phonograph  Reproducer — Alexander  N.  Pier- 
man,  Newark,  N.  J.,  assignor  to  the  New  Jer- 
sey Patent  Co.,  West  Orange,  N.  J.  Patent  No. 
1,211,874. 

This  invention  relates  to  phonograph  repro- 
ducers of  the  pneumatic  type,  that  is  of  the  type 
in  which  undulations  corresponding  to  sound 
waves  are  impressed  upon  a  current  of  any  suit- 
able moving  fluid  by  the  operation  of  a  suitable 
valve,  the  valve  being  operated  in  accordance 
with  sound  waves,  as  by  connection  with  a  re- 
producing stylus  tracking  a  record  groove. 

The  principal  object  of  this  invention  is  to 
provide  an  improved  reproducer  of  the  class 
described  whereby  an  improved  quality  of  sound 
reproduction  can  be  obtained. 

Figure  1  is  a  view  partly  in  vertical  section 
and  partly  in  side  elevation  of  a  sound  repro- 
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ducer embodying  the  invention;  Fig.  2  is  a  sec- 
tion thereof  taken  on  the  line  2 — 2  of  Fig.  1; 
Fig.  3  is  a  side  view  showing  a  detail  of  con- 
struction; Fig.  4  is  a  vertical  sectional  view 
showing  a  modification  of  the  invention;  and 
Fig.  5  is  a  bottom  plan  view  of  the  port  mem- 
ber forming  a  part  of  the  reproducer. 

Stylus  for  Talking  Machines. — William  P. 
Dun  Lany,  Chicago,  111.,  assignor  to  Sears,  Roe- 
buck &  Co.,  same  place.    Patent  No.  1.211,559. 


In  the  class  of  talking  machines  using  re- 
movable styli,  steel  needles  have  heretofore 
usually  been  employed.  If  has  been  found  that 
such  needles  wear  rapidly,  due  to  the  abrasion 
of  the  record,  and  that  flat  'faces  are  formed  on 
the  needles,  thereby  creating  sharp  edges.  In 
order  to  prevent  damage  to  the  records  it  is  nec- 
essary to  change  these  steel  needles  each  time 
after  playing  a  record,  this  necessity  arising 
especially  from  the  fact  that  if  a  needle  having 
the  mentioned  sharp  edges  were  employed  with 
another  record,  such  edges  might  act  to  cut  the 
walls  of  the  groove  and  thereby  injure  the  rec- 
ord and  destroy  the  fineness  of  the  tone  re- 
produced thereby. 

It  is  one  of  the  objects  of  this  invention  to 
produce  a  stylus  which  is  free  from  the  disad- 
vantages inherent  in  steel  needles  and  which 
may  be  used  over  and  over  again.  It  has  been 
discovered  that  a  stylus  composed  of  iridium,  or 
in  which  the  record-engaging  portion  is  iridium, 
may  be  used  over  and  over  again  without  af- 
fecting the  shape  of  the  record-engaging  por- 
tion and  without  forming  any  sharp  edges  or 
other  irregularities  which  would  injure  records. 

Commercial  sound  records  as  at  present  man- 
ufactured fall  into  two  classes,  in  one  of  which 
the  sound-creating  undulations  are  of  lateral 
extent,  being  located  in  the  sides  of  the  grooves; 
and  in  the  other  class  the  grooves  being  of  the 
"hill-and-dale"  type,  i.  e.,  in  which  the  undula- 
tions are  located  in  the  bottom  of  the  groove. 

When  a  stylus  embodying  this  invention  is  to 
be  used  with  a  record  having  the  undulations  in 
the  lateral  walls  of  the  sound  groove,  the  record- 
engaging  portion  of  the  stylus  may  be  made 
more  or  less  pointed  or  tapering.  For  use  with 
the  other  or  "hill-and-dale"  class  of  records,  the 
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record-engaging  portion  of  the  stylus  may  be 
made  rounded  and  may  comprise  a  substantially 
spherical  tip  portion  of  iridium. 

It  is  a  further  object  of  this  invention  to  pro- 
duce, as  a  new  article  of  manufacture,  a  stylus 
adapted  to  be  used  in  connection  with  either  of 
the  two  classes  of  records,  and  which  is  ar- 
ranged to  be  removably  mounted  in  the  socket 
or  holder  of  a  sound  box  so  that  for  use  with 
records  having  lateral  undulations  the  tapered 
portion  of  the  stylus  may  be  put  into  service; 
and  where  a  record  of  the  "hill-and-dale"  class 
is  to  be  played,  the  stylus  may  be  mounted  in 
a  different  position  to  present  a  more  or  less 
rounded  or  spherical  portion  to  co-operate  with 
the  record  groove.  With  such  a  stylus  all 
classes  of  records  may  be  played  on  one  in- 
strument. 

Referring  to  the  accompanying  drawings, 
Figure  1  represents  a  sound  box  which  may  be 
of  any  desired  construction,  and  a  stylus  em- 
bodying the  invention  mounted  in  said  sound 
box.  Fig.  2  is  an  elevation  of  a  stylus,  on  a 
greatly  enlarged  scale,  provided  with  two  rec- 
ord-engaging portions  to  adapt  the  stylus  for  use 
with  either  class  of  records.  Fig.  3  is  a  frag- 
mental  elevation  on  a  still  larger  scale  illus- 
trating a  portion  of  a  stylus  adapted  to  be  used 
on  records  with  laterally-cut  grooves,  and  Fig. 
4  is  a  similar  view  of  a  portion  of  a  stylus 
adapted  for  use  with  certain  records  of  the  "hill- 
and-dale"  type. 

Apparatus  for  Making  Sound  Records.— 
■Charles  Edgar  Fritts,  Oneonta,  N.  Y.,  assignor 
to  John  D.  Myers,  Philadelphia,  Pa.  Patent 
No.  1,213,615. 

This  invention  relates  to  recording  variations 
or  pulsations  in  sounds,  light  or  electric  cur- 
rents in  a  permanent  or  tangible  form  and  re- 
producing the  same  at  will  not  merely  at  the 
instrument  alone,  but  also  at  any  other  instru- 
ment suitably  connected  therewith. 

The  present  application  is  a  division  of  the 
original  application,  Serial  No.  19,313,  filed  Oc- 


tober 22,  1880,  and  relates  to  one  of  the  forms 
of  record  shown  and  described  in  said  original 
application. 

The  present  invention  includes  the  application 
of  photography  and  electricity  for  recording 
and  reproducing  the  variations  or  pulsations 
above  mentioned  by  the  aid  of  a  diaphragm  or 
equivalent  device  capable  of  vibrating  under 
those  influences,  and  particularly  under  the  in- 
fluence of  sounds  as  hereinafter  fully  set  forth. 

For  convenience  of  description  the  apparatus 
disclosed  for  utilizing  the  record  produced  will 
be  called  a  phonograph,  but  it  is  to  be  expressly 
understood  that  it  is  not  the  intention  to  limit 
the  scope  of  the  invention  to  what  is  commonly 
known  as  or  done  by  the  so-called  phonographs 
or  to  narrow  or  restrict  the  scope  of  the  inven- 
tion in  any  way,  but  the  term  is  used  merely  for 
convenience. 

The  novel  features  of  the  invention  will  be 
apparent  from  the  following  description  taken 
in  connection  with  the  accompanying  drawings. 

In  the  drawings:  Figure  1  is  a  diagrammatic 
view  illustrating  the  defective  result  of  attempt- 
ing to  produce  a  phonograph  record  by  indent- 


ing  the  blank.  Fig.  2  is  an  edge  view  of  a 
speaking  diaphragm  having  a  shutter  mounted 
thereon  such  as  may  be  used  in  carrying  out  the 
invention.  Fig.  3  is  a  view  partly  broken  away 
showing  a  speaking  diaphragm  carrying  a  shut- 
ter, a  source  of  light  and  a  roller  carrying  a 
sensitive  strip  exposed  to  said  light  through  an 
opening  controlled  by  said  shutter.  Fig.  4  shows 
at  the  left  a  plan  view  of  the  sensitive  strip  and 
rollers  and  at  right  an  enlarged  plan  view  of  a 
portion  of  the  strip  having  the  photographic 
record  thereon.  Fig.  5  shows  two  additional 
forms  of  shutters  which  may  be  used.  Fig.  6 
shows  the  form  of  record  produced  by  the  shut- 
ter shown  in  Fig.  5.  Fig.  7  is  a  vertical  sec- 
tional view  of  one  form  of  apparatus  arranged 
for  making  the  negative  or  pattern  and  moving 
it'along  by  hand  in  carrying  out  the  invention. 
Fig.  8  is  a  diagrammatic  view  showing  means 
for  reproducing  and  utilizing  an  opaque  record 
by  reflected  light.  Fig.  9  shows  an  electric 
circuit  having  a  selenium  bar  therein  adapted 
to  be  affected  by  light  from  the  record.  Fig. 
10  is  a  similar  view  showing  a  flat  selenium 
cell  with  a  lens  for  concentrating  the  light  from 
the  record  on  it.  Fig.  11  is  a  sectional  view 
of  an  apparatus  which  may  be  used  either  for 
making  or  utilizing  the  record.  Fig.  12  is  a 
pian  view  of  a  disc  record  •  having  the  photo- 
graphic impressions  thereon  in  a  spiral.  Fig. 
13  is  a  perspective  view  of  a  cylinder  having  a 
spiral  record  thereon.  Fig.  14  is  another  form 
of  record  having  thereon  a  single  circular  pat- 
tern. Fig.  15  is  still  another  form  showing 
separate  parallel  patterns.  Fig.  16  is  a  sec- 
tional view  of  an  apparatus  for  taking  and  re- 
producing the  record  having  a  lens  for  concen- 
trating the  light  upon  the  strip.  Fig.  17  is  a 
sectional  view  of  an  apparatus  adapted  to 
strengthen  light  pulsations  which  are  recorded 
or  reproduced.  Fig.  18  is  a  general  view  of 
the  apparatus  disclosed  in  Fig.  7  but  more  in 
detail  showing  more  clearly  the  arrangement 
and  connection  of  the  parts.  Fig.  19  is  a  hori- 
zontal section  on  the  line  x — x,  Fig.  18.  Fig.  20 
is  a  perspective  view  of  the  doors  for  the  ap- 
paratus shown  in  Fig.  18.  Fig.  21  is  a  view 
of  a  record  strip  varying  in  density  longitudinal- 
ly in  accordance  with  the  present  invention. 

Mr.  Fritts  is  also  the  patentee  and  assignor 
to  John  D.  Myers,  Philadelphia,  Pa.,  of  two  pat- 
ents, No.  1,213,613,  for  a  record  of  light,  sound 
and  analogous  phenomena,  and  process  and  ap- 
paratus for  producing  the  same,  and  No. 
1,213,614  for  a  record  of  pulsations  of  sound 
and  analogous  phenomena  and  process  and  ap- 
paratus for  producing  the  same. 
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COLUMBIA  GRAPHOPHONE  CO. 

48788  Martha     (Flotow).       "M'Appari!"     ("Ah!  So 
Pure").     Tenor,  in  Italian,  orch.  acc., 

Hipolito  Lazaro  12 
A5939  Kentucky  Babe  (Geibel).     Baritone,  orch.  acc, 

Louis  Graveure  12 
Since  You  Went  Away   (Johnson).  Baritone, 

orch.  acc  Louis  Graveure  12 

A5937  The     Nightingale     Song     (Zeller).  Soprano 
(With    bird    imitations    by    Sybil  Sanderson 

Fagan).    Orch  acc  Lucy  Gates  12 

Listen   to   the   Mocking  Bird    (Weiner)  (With 
bird   imitations  by  Sybil   Sanderson  Fagan). 

Orch.  acc  Lucy  Gates  12 

A2178  Extase  (Reverie)   (Louis  Ganne).    Harp,  Flute, 

and  'Cello,  unacc  Trio  de  Lutece"  10 

Serenade    (Drdla).     Harp,    Flute    and  'Cello, 

unacc  Trio  de  Lutece  10 

HITS  OF  THE  MONTH 
A2187  Silver  Bay  (Wenrich).    Orch.  acc, 

Knickerbocker  Male  Quartet  10 
Tho'  I'm  Not  the  First  to  Call  You  Sweetheart 
(Please  Let  Me  Be  the  Last)  (Lange).  Bari- 
tone and   Tenor,   orch.   acc,  . 

Tames  Reed  and  Tames  F.  Harrison  10 
A2188  Somewhere  in  Dixie  (H.   Von  Tilzer).  Orch. 

acc  Empire  Male  Trio  10 

Keep    Your    Eye    on    the    Girlie    You  Love 
(Schuster).     Tenor,  orch.  acc.M.  J.  O'Connell  10 
A2189  There's  Just  a  Little  Bit  of  Monkey  (Still  Left 
in   You   and   Me)    (Monaco).     Tenor,  orch. 

acc  M.  J.  O'Connell  10 

Come  Out  of  the  Kitchen,  Mary  Ann  (Kendis 
&  Bayha).    Tenor,  orch.  acc.M.  T.  O'Connell  10 
A2184  That    Goody   Melody    (Berlin).     Tenor,  orch. 

acc  Irving  Kaufman  10 

Misery  (Jackson).    Tenor,  orch.  acc, 

George  O'Conner  10 
A2185  Just  the  Kind  of  a  Girl  You'd  Love  to  Make 
Your  Wife   (H.  von  Tilzer").     Baritone,  orch. 

acc  Arthur  Fields  10 

To  any  Girl  (Von  Tilzer  and  Brown).  Tenor, 

orch.  acc  Robert  Lewis  10 

A2171  I'm  Coming  Back  to  California  (That's  Where  I 

Belong)  (Ball).    Orch.  acc ..  Empire  Male  Trio  10 
The  Whole  World  Comes  From  Dixie  (Hanley). 

Tenor,  orch.  acc  Irving  Kaufman  10 

A5938  Havanola   (Have  Another)    (Frey).  Fox-trot, 

Prince's  Band  12 
Inner   Circle   Toddle    (Green).  Toddle, 

Prince's  Band  12 
A5928  You'll     Always    Be     the     Same    Sweet  Baby 
(Brown).    Fox-trot,  unacc, 

Vess  Ossman's  Banjo   Orchestra  12 
My  Hawaiian  Sunshine   (Gilbert  and  Morgan). 

Fox-trot  Vess  Ossman's  Banjo  Orchestra  12 

A5929  Charming  (Joyce).     Waltz  Prince  Orchestra  12 

A   Dream    (Bartlett).     Introducing  "Melody  in 
F"  (Rubinstein)   (Arr.  by  Charles  A.  Prince). 

Waltz  Prince's  Orchestra  12 

A5927  Aunt  Patsy  (Richardson).  One-step, 

Prince's  Band  12 
Palmetto  Hop  (Richardson).  One-step, 

Prince's  Band  12 
A2181  Ev'ry    Little    While    (Tate).    Comedian,  orch. 

acc  Al  Jolson  10 

Pack  Up  Your  Troubles  in  Your  Old  Kit  Bag 
(And  Smile,  Smile,  Smile)   (Powell).  Baritone, 

orch.  acc  ...James  F.  Harrison  and 

Knickerbocker  Male  Quartet  10 
A5933  Marche  Slave.    Part  I  (Tschaikowsky), 

Prince's  Orchestra  12 
Marche  Slave.    Part  II  (Tschaikowsky, 

Prince's  Orchestra  12 
A2186  Minuet     (Boccherini)     Violinist.      Charles  A. 

Prince  at  the  piano  Frank  Gittelson  10 

Souvenir    (Frank    Drdla).     Violinist.  Charles 

A.  Prince  at  the  piano  Frank  Gittelson  10 

TWO  CHRISTIAN  SCIENCE  HYMNS 
A2173  He  That  Dwelleth  in  the  Secret  Places  of  the 
Most   High    (The    Ninety-first    Psalm)  (Mac- 
Dermid).     Contralto,  orch.  acc, 

Nevada  Van  der  Veer  10 
Saw    Ye    My    Savior?      (Communion  Hymn) 
(Brackett).     Contralto,  orch.  acc, 

Nevada  Van  der  Veer  *10 
A5935  King  All  Glorious  (Barnby).     Orch.  acc, 

Columbia  Double  Mixed  Quartet  12 
Radiant  Morn  (Woodward).    Orch.  acc, 

Columbia  Double  Mixed  Ouartet  12 
A5932  Consolation  (Mendelssohn)   (arr.  by  M.  Smith), 

Prince's  Orchestra  12 
The  Dying  Poet  (Gottschalk)   (Transcription  by 

Tobani)   Prince's  Orchestra  12 

A2174  Mona   (Adams).  Unac, 

Columbia  Stellar  Male  Quartet  10 
Beauty's  Eyes  (Tosti).  Unacc, 

Columbia  Stellar  Male.  Quartet  10 
A2180  Oh!    That    We    Two   Were    Maying  (Nevin). 

Violin,  'Cello  and  Piano,  unacc ..  .Taylor  Trio  10 
I    Love    You    Truly    (Jacobs-Bond).  Violin, 

'Cello  and  Piano,  unacc  Taylor  Trio  10 

INSTRUMENTAL  SELECTIONS 
A5936  Miss  Springtime  (Kalman).     Selections.  Intro- 
ducing (1)  "Sunrise  Intermezzo."  (2)  "Throw 
Me  a  Rose."  (3)  "Garden  of  Romance."  (4) 
"The  Love  Monopoly."  (5)  "Just  a  Little  Bid 

for  Sympathy"  Prince's  Orchestra  12 

Flora  Bella  (Schwarzwald).  Selections.  Intro- 
ducing (1)  "Hail  to  the  Golden  Calf."  (2) 
"Good  Day  Good  Night."  (3)  "Give  Me  All 
of  You."  (4)  "You're  the  Girl."  (5)  "Creep 
Creep."  (6)  "Flora  Bella" ..  Prince's  Qrchestra  12 
A5934  My  Little  Love  (Hawley).    Tenor,  orch.  acc, 

Morgan  Kingston  12 
Wonderful  Garden  of  Dreams  (Foster).  Tenor, 

orch.  acc  Morgan  Kingston  12 

A5931  Snegourotchka  (Rimsky-Korsakow).  Danse  Des 
Bouffons  (Dance  of  the  Clowns).  Ballet 
Music.  Ballet  Series  under  the  direction  of 
Ernest  Ansermet,  Conductor  of 
Serge  de  Diaghileff's  Russian  Ballet  Orchestra  12 
Waltz  From  Le  Pavilion  D'Armide  (Tscherep- 
nine).  Ballet  Music.  Ballet  Series  under 
the  direction  of  Ernest  Ansermet,  Conductor 
of 

Serge  de  Diaghileff's  Russian  Ballet  Orchestra  12 
A2183To    a    Child    Who    Inquires    (Olga  Petrova). 

Poem  composed  and  recited  by... Olga  Petrova  10 
(1)   To  a  Mother  (Olga  Petrova).     Poem  com- 
posed and  recited  by  (Olga  Petrova).     (2)  A 
Life's  Lesson  (Riley).     Recitation  by 

Olga  Petrova  10 
A2177  Our   Star    (Rubinstein)    (arr.   by  Elliot).  So- 
prano and  Tenor,  orch.  acc, 

Grace  Kerns  and   Reed  Miller  10 
The  Farewell    (Nicolai).     Soprano   and  Tenor, 

orch.  acc  Nannette  Flack  and  Reed  Miller  10 

A2179  Balm    of    Gilead.      Baritone,    orch.    acc,  with 
banjo  effects  by  Harry  C.  Browne, 

Harry  C.  Browne  10 
Southern  Medlev  (arr.  by  Van  Eps).  Introduc- 
ing (1)  "Old  Folks  at  Home."  (2)  "Jordan  Is 


a  Hard  Road  to  Travel."  (3)  "Kentucky 
Home."  (4)  "Climb  Up,  Children."  (5)  "Carve 
That  'Possum."    Banjo  Solo,  orch.  acc, 

Fred  Van  Eps  10 

A2176  The  Thunderer  March  (Sousa) ..  .Prince's  Band  10 

El  Capitan  March  (Sousa)  Prince's  Band  10 

A2182  The  Mouse  in  the  Cupboard  (Irish  Reel).  Ac- 
cordion and  Banjo,  unacc, 

Edward  Herborn  and  James  Wheeler  10 
Miss    Dalton's    Reel.     Accordion    and  Banjo, 
unacc. .. Edward  Herborn  and  James  Wheeler  10 


VICTOR  TALKING  MACHINE  CO. 

POPULAR  SONGS 
18232  Somewhere    in    Dixie    (Kilgour-H.   von  Tilzer), 

James  Reed-J.  F.  Harrison  10 
Silver  Bay  (Percy  Wenrich), 

James  Reed-T.  F.  Harrison  10 

18234  Love  Will  Find  the  Way  (Walter  Van  Brunt- 

Harry  von  Tilzer)  Reed  Miller  10 

A  Picture  of  Dear  Old  Ireland  (Bartley  Cos- 
tello-Jack  Glogau)  Charles  Harrison  10 

18235  The    Honolulu    Hicki    Boola    Boo  (McCarron- 

Brown-A.  von  Tilzer)  American  Quartet  10 

That  Funny  Tass  Band  From  Dixieland  (G.  Kahn- 
H.  I.  Marshall)  Collins  and  Harlan  10 

18236  Don't  Slam  That  Door  (Billy  Lynott-Harry  von 

Tilzer)  Ada  Jones-Billy  Murray  10 

I  Can't  Behave  When  You're  Around  (Harry 
Israel)  Ada  Jones-Billy  Murray  10 

18238  Whose  Pretty  Baby  Are  You  Now?  (Kahn-van 

Alstyne)  Orpheus  Quartet  10 

There's  Egypt  in  Your  Dreamy  Eyes  (Brown- 
Spencer)  (with  Mixed  Chorus)  R.  Dixon  10 

18239  Where  the  Black-Eyed  Susans  Grow  (Dave  Rad- 

ford-Richard  A.  Whiting), 

Albert  Campbell-Henry  Burr  10 
Tho'   I'm  Not  the   First  to   Call   You  "Sweet- 
heart"  Please  Let   Me  Be   the   Last  (Bernie 

Grossman-Arthur  Lange)  Orpheus  Quartet  10 

18242  From  Here  to  Shanghai  (Irving  Perlin), 

Gene  Greene  and  Peerless  Quartet  10 
Napoleon   (From  the  Musical  Comedy  "Have  a 
Heart")    (P.  G.  Wodehouse-Jerome  Kern), 

Billy  Murray  10 
18244  The  Magic  of  Your  Eyes  (Arthur  A.  Penn), 

Charles  Harrison  10 
My  Rosary  For  You   (Clark-Ball)    (Violin  obb. 

by  Howard  Rattay)  Henry  Burr  10 

DANCE  RECORDS 
18165  Money   Blues — Fox-trot   (Hugo  Frey), 

Joseph  C.  Smith  and  his  Orchestra  10 
I've  a  Shooting  Box  in  Scotland — One-step  (Cole 

Porter)  Joseph  C.  Smith  and  his  Orchestra  10 

35615  Waltz  From  Drigo's  Serenade  (Harlequin's 
Serenade  from  "Millions  d'Arlequin")  (By 
Philipp  Lumbye — arr.  by  Chas.  J.  Roberts) 
(Carl.  Fischer,  N.  Y.), 

Joseph  C.  Smith  and  his  Orchestra  12 
Havanola — Fox-trot  (Hugo  Frey), 

Joseph  C.  Smith  and  his  Orchestra  12 

35618  It's   Not   Your    Nationality — Medley    Fox-trot — 

"What  Do  You  Want  to  Make  Those  Eyes  at 
Me  For?" — "You  May  Hold  a  Million  Girlies 
in  Your  Arms"  (But  There's  Only  Room  for 
One  Down  in  Your  Heart) — "Not  So  Very 
Far  From  Zanzibar" — "It's  Not  Your  Nation- 
ality"  (It's  Simply  You), 

Victor  Military  Band  12 
Honolulu,  America  Loves  You — Medley  One- 
step — "When  You're  Five  Times  Sweet  Six- 
teen"— "Keep  Your  Eye  on  the  Girlie  You 
Love" — "Moonshine  Sally" — Honolulu,  Amer- 
ica Loves  You"  (We've  Got  to  Hand  it  to 
You)  ..Victor  Military  Band  12 

35619  How's   Every   Little   Thing   in    Dixie? — Medley 

One-step — "Coaling  Up  in  Colon  Town" — 
"There's  Egypt  in  Your  Dreamy  Eyes" — "Oh! 
I  Want  to  Be  Good,  But  My  Eyes  Won't  Let 
Me" — "How's  Every  Little  Thing  in  Dixie?" 

Victor  Military  Band  12 
Follow  Me — Fox-trot   (From  Anna  Held's  New 
Musical   Comedy   "Follow   Me") — Introducing 
"It's  a   Cute   Little  Way   of  My   Own"  and 
"How  Would  You  Like  to  Bounce  a  Baby  on 

Your  Knee?"  Victor  Military  Band  10 

MISCELLANEOUS  INSTRUMENTAL  RECORDS 

18229  Delirious  Rag — One-step      (William  Eckstein- 

Harry  Thomas)    (Pianoforte  Solo), 

Harry  Thomas  10 
A  Classical  Spasm — Ragtime  One-step  (Based  on 
"Polish   Dance"  and   Paderewski's  "Minuet") 
(arr.    by    Mr.    Thomas,    with    apologies  to 
Scharwenka  and  Paderewski) .  .  .Harry  Thomas  10 

18230  The   Vacant    Chair    (George   F.    Root)  (Violin, 

'Cello  and  Piano)  McKee  Trio  10 

I  Cannot  Sing  the  Old  Songs  (Claribel)  (Vio- 
lin, 'Cello  and  Piano)  McKee  Trio  10 

18240  Yaddie    Kaddie    Kiddie    Kaddie    Koo  (Lewis- 

Young-Meyer)  Helen  Louise-Frank  Ferera  10 

Everybody  Hula  (Sonny  Cunha), 

Helen  Louise-Frank  Ferera  10 

18241  Baltimore  Centennial  March  (Victor  Herbert), 

Conway's  Band  10 
Patrol  of  the  Scouts  (E.  Boccalari), 

Conway's  Band  10 

VOCAL  RECORDS 
18061  Cavalleria      Rusticana  —  Siciliana  (Mascagni) 

(Harp  acc.  by  Lapitino)  Theo.  Karle  10 

Her  Heart  (Frank  D.  Sherman-Arthur  Voorhis), 

Theo.  Karle  10 
18199  I'm  a  Pilgrim,  I'm  a  Stranger  (G.  W.  Marston), 

Imperial  Quartet  10 
Some  Blessed  Day   (George  B.  Nevin), 

Imperial  Ouartet  10 
18228  Lei  Aloha   (Wreath  of  Joy)   (Kepupuohi)  (with 
Ukulele  and  Guitar  acc.  by  Louise  and  Ferera), 

Wright  and  Dietrich  10 
My  Hawaiian  Maid — Medley  (with  Ukulele  and 
Guitar  acc.  by  Louise  and  Ferera) — "Kaua  i 
ka  huahuai"  (Bubbling  Spring)  (A.  R.  Cunha) 
— "My  Hawaiian  Maid"  and  "My  Honolulu 
Tom  Boy"  Wright  and  Dietrich  10 

18231  Goldstein  Behind  the  Bars  (Bingham), 

Ralph  Bingham  10 
Mrs.  Rastus  Johnson  at  the  Wedding  (Bingham) 

(Darky  Story)  Ralph  Bingham  10 

18237  (1)  Roll,  Jordan,  Roll  (2)  I  Want  God's 
Heaven  to  Be  Mine  (Negro  Spirituals), 

Tuskegee  Institute  Singers  10 
Nobody    Knows    the    Trouble    I    See  (Negro 

Spiritual)  Tuskegee  Institute  Singers  10 

35614  Darky  Waiters   (with  Banjo), 

Golden  and  Marlowe  12 
A  Darky's  Oration  on  Woman  (with  Banjo), 

Golden  and  Marlowe  12 
35617  (1)  Ewa-Yea!   (2)  Wah-wah-taysee  (from  "Hia- 
•   watha's    Childhood")     (Bessie    M.  Whiteley) 
(with   Piano   and   Strings)    (Ii.   W.  Longfel- 
low)  Elsie  Baker  12 

(1)  By  the  Shores  of  Gitchie  Gumee  (2)  Then 
the  Little  Hiawatha  (from  "Hiawatha's  Child- 
hood")   (H.  W.   Longfellow-Bessie  M.  White- 


ley)  (with  Piano,  Violin  and  Flute)  Olive 

Kline-Elizabeth  Wheeler-Marguerite  Dunlap  12 
35620  Gospel  Hymns — No.  3 — Chorus,  "The  Precious 
Name"  (Baxter-Doane) — Quartet,  "Sweet 
Hour  of  Prayer"  (Walford-Bradbury) — Solo 
and  Chorus,  "Throw  Out  the  Life-Line"  (Uf- 
f ord-Stebbins) — Solo  and  Chorus,  "The  Ninety 
and  Nine"  (Sankey-Clephane) — Chorus,  "Safe 
in  the  Arms  of  Jesus"  (Crosby-Doane), 

Victor  Mixed  Chorus  12 
Gospel  Hymns — No.  4 — Chorus,  "The  Home  Over 
There"  (Huntington-O'Kane) — Quartet,  "Beau- 
tiful   Ise   of    Somewhere"  (Pounds-Fearis)  

Duet  and  Chorus,  "Shall  We  Gather  at  the 
River?"  (Lowry) — Quartet,  "Tell  Mother  I'll 
Be  There"  (Fillmore) — Solo  and  Chorus, 
"When  the  Road  Leads  Home"  (Towner), 

Victor  Mixed  Chorus  12 

45109  The  Gypsy  Trail  (Rudyard  Kipling-Tod  B.  Gal- 

loway) Reinald  Werrenrath  10 

Fuzzy-Wuzzy    (Poem    from    Kipling's  "Barrack- 
Room  Ballads")  (Music  by  Arthur  Whiting), 

Reinald  Werrenrath  10 

45110  My  Castle  in  the  Air  (from  "Miss  Springtime") 

(Wodehouse-Kern)  George  MacFarlane  10 

My  Old  Rose  (Wood-MacFarlane-Morse), 

George  MacFarlane  10 

45111  The  Miracle  of  Love  (Mabel  B.  McKee-Frank 

W.  McKee)  Lambert  Murphy  10 

Mother    (from    "Her    Soldier    Boy")    (Rida  V. 
Young-Sigmund  Romberg) ...  Lambert  Murphy  10 
RED  SEAL  RECORDS 
Sophie  Braslau,  Contralto 

64633  I  Love  You  Truly  Carrie  Jacobs-Bond  10 

Enrico  Caruso,  Tenor — In  French 
(with  Metropolitan  Opera  Chorus) 
88581  Samson  et  Dalila — Vois  ma  misere,  helas!  (Sam- 
son   and    Delilah — Sore    My    Distress,  Alas) 

(Act  3)  C.  Saint-Saens  12 

FIRST  RECORD  BY  METROPOLITAN  OPERA 
CO.'S  FAMOUS  BARITONE 
Giuseppe  De  Luca,  Baritone — In  Italian 
74506  Ernani — O,  de'  vetd'  anni  miei  (Oh  Bright  and 

Fleeting  Shadows)   (Act  3)  Verdi  12 

Mischa  Elman,  Violinist 

64639  Orientale  (from  "Kaleidoscope,"  op.  50,  "No.  9), 

Cesars  Cui  10 
Galli-Curci,  Perini,  Caruso,  De  Luca — In  Italian 
95100  Rigoletto — Quartet    (Bella    figlia    dell'  amore— 
Fairest  Daughter  of  the  Graces)    (Act  3), 

Verdi  12 

Galli-Curci,  Egener,  Caruso,  De  Luca,  Journet, 
Bada — In  Italian 
95212  Lucia — Sextet    (Chi   mi   frena — What  Restrains 

Me?)   (Act  2)  Donizetti  12 

Mabel  Garrison,  Soprano 
64641  I  Dreamt  I  Dwelt  in  Marble  Halls  (From  "The 

Bohemian  Girl")   (Act  2)  Balfe  10 

Alma  Gluck.  Soprano — In  English 
74504  Come,   Beloved   (Care  Selve)    (From  the  Opera 

"Atalanta")   ."..Handel  12 

Marcel  Journet,  Bass — In  French 

74508  Le  Cor  Alfred  de  Vigny-A.  Flegier  12 

John  McCormack,  Tenor 
64631  When  Irish  Eyes  Are  Smiling  (From  "The  Isle 

of  Dreams")  Olcott-Graff-Ball  10 

Clarence  Whitehill,  Baritone 
64610  Take  Me  Back  to  Home  and  Mother, 

Arthur  W.  French-William  A.  Huntley  10 
Herbert  Witherspoon,  Bass 
7-505  Arm,  Arm,   Ye  Brave!    (From  "Judas  Macca- 

baeus")   Handel  12 

Efrem  Zimbalist,  Violinist 

64640  Old  Black  Joe  Stephen  C.  Foster  10 

THOMAS  A.  EDISON,  INC. 

NEW  EDISON  DIAMOND  DISC  RE-CREATIONS 

50384  Give  Me  All  of  You— Flora  Bella  (Schwarzwald). 

Tenor  and  Soprano, 

Gladys  Rice  and  Walter  Van  Brunt 
You're    the    Girl — Flora    Bella  (Schwarzwald). 
Tenor  Walter  Van  Brunt  and  Chorus  of  Girls 

50385  Childhood   Days— The  Girl   From  Brazil  (Rom- 

berg).   Soprano  Gladys  Rice  and  Chorus 

Come    Back,    Sweet  Dreams — The    Girl  From 
Brazil   (Romberg).    Soprano  Gladys  Rice 

50386  Flora  Bella  (March  Song)   (Schwarzwald).  So- 

prano. Gladys  Rice  and  Chorus 

Poor   Butterfly — New    York    Hippodrome — "The 
Big  Show"  (Hubbell).    Soprano. Elizabeth  Spencer 

50387  I  Never  Knew— Canary  Cottage  (Carroll).  So- 

prano and  Tenor, 

Gladys  Rice  and  Walter  Van  Brunt 
Pretty  Baby  (Jackson-Van  Alstyne).  Soprano, 

Gladys  Rice  and  Chorus 

50388  Listen     to     This — One-step     (Kaufman).  For 

Dancing  Jaudas'  Society  Orchestra 

Ole  Virginny — One-step  (Zamecnik).     For  Danc- 
ing Jaudas'  Society  Orchestra 

50389  In  the  Garden  of  Romance — Little  Miss  Spring- 

time (Kalman). m  Soprano  and  Baritone, 

Gladys  Rice  and  Frederick  Wheeler 
Little   Bid    for    Sympathy — Little    Miss  Spring- 
time (Kalman).    Soprano  and  Tenor. 

Gladys  Rice  and  Walter  Van  Brunt 

50390  On  the  South  Sea  Isle  (H.  Von  Tilzer).  Con- 

tralto Helen  Clark 

So  Long,  Letty   (Carroll).     Contralto  and  Bari- 
tone Helen  Clark  and  Toseph  A.  Phillips 

50391  She    Is    the    Sunshine    of    Virginia  (Carroll). 

Tenor  Walter  Van  Brunt 

Turn  Back  the  Universe  and  Give  Me  Yester- 
day (Ball).    Tenor  George  Wilton  Ballard 

50392  Smiles,  Then  Kisses— Waltz  (Aneliffe), 

Waikiki  Hawaiian  Orchestra 
Hapa  Haole  Hula  Girl  (Cunha).    Hawaiian  Gui- 
tars Helen  Louise  and  Palakiko  Ferero 

50393  Dragon's  Eye  (Gay)  Peerless  Orchestra 

Valse  Danseuse  (Miles).    Xylophone.  .William  Dorn 

50394  I  Was  Never  Nearer  Heaven  in  My  Life  (Sny- 

der).   Tenor  and  Bass, 

Harry  Mayo  and  Harry  Tally 
There's   a   Little   Bit  of   Bad  in   Every  Good 
Little  Girl  (Clarke-Fischer).  Soprano, 

Gladys  Rice  and  Chorus 

50395  In  Florida  Among  the  Palms  (Berlin).  Tenor, 

Walter  Van  Brunt 
Mississippi  Days  (Piantadosi).     Tenor  and  Bari- 
tone Arthur  Collins  and  Byron  G.  Harlan 

50396  Ireland  Must  Be  Heaven,  for  My  Mother  Came 

From       There       (McCarthy-Tohnson-Fischer) . 

Tenor  Walter  Van  Brunt 

It's  Always  Qrange  Day  in  California — Canary 
Cottage   (Carroll).  Tenor, 

Irving  Kaufman  and  Chorus 

50397  Mighty  lak'  a  Rose  Waltz,  for  Dancing, 

Jaudas'   Society  Orchestra 
Waters  of  Venice  Waltz  (A.  Von  Tilzer).  For 

Dancing  Jaudas'  Society  Orchestra 

50415  Alice  in   Wonderland— The"  Century  Girl  (Ber- 
lin).   Soprano  and  Tenor, 

Gladys  Rice  and  Irving  Kaufman 
Chicken     Walk— The     Century     Girl  (Berlin). 
Tenor.  Irving  Kaufman  and  Chorus 

50398  I'll  Make  You  Want  Me  (Long-Pelham).  Con- 

versational Duet.  .Rachael  Grant  and  Billy  Murray 
Put  on  Your   Slippers  and  Fill  Up  Your  Pipe 
(You're   Not   Going   Bye-Bye  To-Night)  (A. 
von  Tilzer)  Ada  Jones 
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RECORD  BULLETINS  FOR  APRIL— (Continued  from  page  124) 


50402  Dancing  Down  in  Dixie  Land  (Olman-Bibo) , 

Arthur  Collins  and  Byron  G.  Harlan 
O'Brien  Is  Tryin'  to  Learn  to  Talk  Hawaiian 

(Cormack)  Ada  Jones 

5C405  Angels,    Roll    the    Rock    Away — Easter  Hymn 

(Roper).    Mixed  Voices  The  Calvary  Choir 

Jesus  Lives! — Easter  Hymn  (Gauntlett).  Mixed 
Voices  The  Calvary  Choir 

50408  Way  Down  in  Iowa  (I'm  Going  to  Hide  Away) 

(Meyer).    Tenor  Billy  Murray  and  Chorus 

Yaddie  Kaddie  Kiddie  Kaddie  Koo  (Meyer). 
Comic  Song, 

Arthur  Collins  and  Byron  G.  Harlan 

50409  Broken    Doll,    A — London    Taps    (Tate).  For 

Dancing  Jaudas'  Society  Orchestra 

Go  Get  'Em — One-step  (Manholz).  For  Danc- 
ing Juadas'  Society  Orchestra 

50412  Step    With  Pep — One-step     (Kaufman).  For 

Dancing  Jaudas'  Society  Orchestra 

There's  a  Little  Bit  of  Bad  in  Every  Good 
Little    Girl — Fox-trot    (Clarke-Fischer).  For 

Dancing  Jaudas'  Society  Orchestra 

50414  Honolulu,  America  Loves  You  (We've  Got  to 
Hand  it  to  You)  (Cox-Clarke-Monaco).  Bari- 
tone Arthur  Fields 

How  Could  Washington  Be  a  Married  Man  (And 
Never,  Never  Tell  a  Lie)?  (Piantadosi). 
Tenor  M.  J.  O'Connell 

50418  Golden    Sunshine — Her   Soldier   Boy  (Kalman). 

Soprano  and  Tenor, 

Betsy  Lane  Shepherd  and  George  Wilton  Ballard 
Mother — Her  Soldier  Boy  (Romberg).  Tenor, 

George  Wilton  Ballard 

50419  Naughty!    Naughty!    Naughty! — Show   of  Won- 

ders  (New  York  Winter  Garden)    (Nat  Vin- 
cent).   Soprano  Gladys  Rice 

Pack  Up  Your  Troubles  in  Your  Old  Kit-Bag  " 
and    Smile,    Smile,    Smile — Her    Soldier  Boy 

(Powell).    Contralto  Helen  Clark  and  Chorus 

50425  Flora     Bell? — One-step      (Schwarzwald).  For 

Dancing  Jaudas'  Society  Orchestra 

Mo-Ana — Hawaiian  Waltz  (Olsen).  For  Danc- 
ing Jaudas'  Society  Orchestra 

50427  Beneath    a    Balcony — Fox-trot     (Winne).  For 

Dancing  Vess  L.  Ossman's  Banjo  Orchestra 

Hilda  Fox-trot  (Davis).    For  Dancing, 

Vess  L.  Ossman's  Banjo  Orchestra 

80339  At  the  End  of  a  Beautiful  Day  (Perrins).  So- 

prano Elizabeth  Spencer  and  Chorus 

Make  a  Little  Heaven  in  Your  Heart  (Perrins). 
Soprano  Elizabeth  Spencer 

80340  Scherzo-Tarantelle   (Wieniawski) .  Violin, 

Mary  Zentay 
Tambourin  Chinois   (Kreisler).  Violin, 

Mary  Zentay 

80341  For  Killarney  and  You  (Teasdale).  Tenor, 

Charles  Harrison 
I'm  a-longin'  fo'  You  (Hathaway).  Contralto, 

Merle  Alcock 

80342  Poet     and     Peasant     Overture — Part     1  (von 

Suppe)  American  Symphony  Orchestra 

Poet  and  Peasant  Overture — Part  2  (von 
Suppe)  American  Symphony  Orchestra 

80343  God  Be  With  You  Till  We  Meet  Again  (Tomer). 

Sacred  Metropolitan  Quartet 

I  Surrender  All  (Weeden).  Sacred, 

Metropolitan  Quartet 

80344  Songs  of  Other  Days — No.  3, 

Metropolitan  Mixed  Chorus 
Songs  of  Other  Days— No.  4, 

Metropolitan  Mixed  Chorus 

82117  Romance  From  Second  Concerto  (Wieniawski). 

Violin  Albert  Spalding 

Prize  Song — Die  Meistersinger  (Wagner-Wil- 
helmj).     Violin  Albert  Spalding 

82118  Explanatory  Talk  for  E  lucevan  le  stelle  (The 

Stars  Were  Shining) — La  Tosca  (Puccini)  

E  lucevan  le  stelle  (The  Stars  Were  Shining) 
— La  Tosca  (Puccini).    Tenor,  in  Italian, 

Guido  Ciccolini 
83049  Explanatory  Talk   for   Suicidio    (Suicide) — Gio- 

conda    (Ponchielli)    .  

Suicidio  (Suicide) — Gioconda  (Ponchielli). 
Mezzo-Soprano,  in  Italian ...  Margaret  Matzenauer 

83052  Explanatory    Talk    for    Improvviso    di  Chenier 

(Uml  di  all'  assurro  spazio)    (Once  O'er  the 

Azure  Fields). — Andrea  Chenier  (Giordano)  

Improvviso  di  Chenier  (Und  di  all'  azzurro 
spazio)  (Once  O'er  the  Azure  Fields) — Andrea 
Chenier  (Giordano).    Tenor,  in  Italian, 

Giovanni  Zenatello 

83053  Explanatory    Talk    for    Solenne    in    quest'  ora 

(Swear  in  This  Hour) — La  Forza  del  Destino 

(Verdi)  

Solenne  in  quest'  ora  (Swear  in  This  Hour)  — 
La  Forza  del  Destino  (Verdi).  Tenor  and 
Baritone,  in  Italian, 

Karl   Jorn   and    Arthur  Middleton 

83054  Explanatory  Talk  for  Das  siisse  Lied  Verhallt — 

Lohengrin  (Wagner)  

Das  siisse  Lied  Verhallt — Lohengrin  (Wagner). 
Soprano  and  Tenor,  in  German, 

Marie  Rappold  and  Jacques  Urlus 
83057  Explanatory  Talk  for  O  soave  fanciulla  (Thou 
Sweetest  Maiden) — La  Boheme   (Puccini) .... 
O  soave  fanciulla  (Thou  Sweetest  Maiden) — La 
Boheme    (Puccini).     Soprano    and   Tenor,  in 
Italian  Alice  Verlet  and  Giovanni  Zanatello 


83064  Cradle   Song   1915    (Based   on  composer's  "Ca- 

price Viennois")    (Kreisler).  Soprano.  .Anna  Case 
Home,  Sweet  Home  (Payne).    Soprano ..  .Anna  Case 

83065  Crucifix    (Faure).      Soprano   and    Baritone,  in 

French  Alice  Verlet  and  Orphee  Langevin 

Gloria  (Easter  Hymn)  (Buzzi-Peccia).  Baritone, 

Arthur  Middleton 

EDISON  BLUE  AMBEROL  RECORDS 

SPECIAL  FOR  EASTER 

28257  Crucifix    (Faure).      Soprano    and    Baritone,  in 

French,  orch.  ace, 

Alice  Verlet  and  Orphee  Langevin 

28258  Gloria — Easter  Hymn  (Buzzi-Peccia)..  Baritone, 

orch.  acc  Arthur  Middleton 

3145  Angels,    Roll    the    Rock    Away — Easter  Hymn 
(Roper).     Mixed  Voices,  orch  acc, 

The  Cavalry  Choir 
3144  Jesus  Lives!    Easter  Hymn  (Gauntlett).  Mixed 

Voices,  orch.  acc  The  Cavalry  Choir 

CONCERT  LIST 

28259  La   Fatal   Pietra— Aida    (Verdi).     Soprano  and 

Tenor,  in  Italian,  orch.  acc, 

Marie  Rappold  and  Giovanni  Zenatello 

28260  Old   Folks  at  Home    (Foster).     Soprano,  orch. 

acc  Anna  Case 

REGULAR  LIST 
3143  How's  Every  Little  Thing  in  Dixie?  (Gumble). 

Male  Voices,  orch.  acc  Premier  Quartet 

3134  I'm  Going  Back  to  California   (That's  Where  I 
Belong)    (Ball).     Tenor,   orch.  acc, 

George  Wil,ton  Ballard  and  Chorus 

3137  Naughty!    Naughty!    Naughty! — Show   of  Won- 

ders  (New  York  Winter  Garden)  (Vincent). 
Soprano,  orch.  acc  Gladys  Rice 

3139  Pack  Up  Your  Troubles  in  Your  Old  Kit  Bag 

and  Smile,  Smile,  Smile — "Her  Soldier  Boy" 
(Powell).     Contralo,   orch.  acc, 

Helen  Clark  and  Chorus 

3132  Put  on  Your  Slippers  and  Fill  Up  Your  Pipe 

(You're   Not   Going  Bye-Bye  To-Night)  (Al- 
bert von  Tilzer).    Commedienne,  orch.  acc, 

Ada  Jones 

3125  They're  Wearing  'Em  Higher  in  Hawaii  (Mohr). 

Male  Voices,  orch.  acc  Premier  Quartet 

3121  What  Do  You  Want  to  Make  Those  Eyes  at  Me 

For?  (McCarthy-Johnson-Monaco).  Conversa- 
tional Duet,  orch.  acc, 

Rachael   Grant  and  Billy  Murray 
3120  Step    With     Pep — One-step     (Kaufman).  For 

Dancing...  Jaudas'  Society  Orchestra 

SONGS  AND  BALLADS 
3136  Erin  Is  Calling  (Ager).    Tenor,  orch.  acc, 

George  Wilton  Ballard 

3133  I  Hear  You  Calling  Me  (Marshall).  Soprano, 

orch.  acc  Elizabeth  Spencer  and  Chorus 

3130  When  You  and  I  Were  Young,  Maggie  (Butter- 

terfield).     Tenor,  orch  acc, 

Walter  Van  Brunt  and  Chorus 

3128  Who  Will  Care  for  Mother  Now?  (Sawyer). 

Counter-Tendr,  orch.  acc, 

Will  Oakland  and  Chorus 
HAWAIIAN  HITS 

3129  Kawaihau  Waltz,  Instrumental  Duet, 

Ford  Hawaiians 

3141  Waialae  Medley — Waltz, 

Waikiki  Hawaiian  Orchestra 
A  NEW  MARIMBA  BAND  HIT 
3136  Blue  Danube  Waltz   (Joh.  Strauss), 

Imperial  Marimba  Band 
INSTRUMENTAL  NOVELTIES 

3122  Medley  of  Southern  Airs.     Banjo,  unacc, 

Fred  J.  Bacon 

3127  Sonata  in  C  Major  (Frosini).    Accordion .. P.  Frosini 
HUMOROUS  HITS 

3138  Dancing  the   Du  Da   Du   Da   Dae — Descriptive, 

orch.  acc  Byron  G.  Harlan  and  Chorus 

'3135  Don't  Slam  That  Door  (Von  Tilzer).  Conversa- 
tional Coon  Duet,  orch.  acc, 

Ada  Jones  and  Billy  Murray 

3140  That   Funny  Jas   Band   From   EHxieland  (Mar- 

shall.   Tenor  and  Baritone,  orch.  acc, 

Arthur  Collins  and  Byron  G.  Harlan 
3124  With  His  Hands  in  His  Pockets  and  His  Pockets 
in  His  Pants   (II.  Von  Tilzer).     Rube  Song, 
orch.  acc  Byron  G.  Harlan 

3142  American  Eagle  March  (Boheme), 

New  York  Military  Band 

3131  Reminiscences  of  Ireland — No.  1   (Arr.  by  God- 

frey Sodero's  Band 

3132  Reminiscences  of  Ireland — No.  2  (Arr.  by  God- 

frey) Sodero's  Band 
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NEW  OPERATIC  AND  VOCAL  RECORDS 
63003  Carmen   (Bizet),  "Halte-Ia."    S*ung  in  French — 

Tenor  Solo,  orch.  acc  Lucien  Muratore 

Tu   Ne    Sauras  Jamais!    (Millandy).     Sung  in 
French — Tenor  Solo,  orch.  acc, 

Lucien  Muratore 

52016  Lakme  (Delibes),  "Bell  Song."    Sung  in  French 

— Soprano  Solo,  orch.  acc  Grace  Hoffman 

Chanson    Provencale    (Dell    'Acqua).     Sung  in 
French — Soprano   Solo,  orch.  acc, 

Grace  Hoffman 


Avail  Yourself  of  Our 

SPECIAL  SAMPLE  OFFER 

WM,  F.  NYE  New  Bedford,  Mass. 

62028  Agnus  Dei  (Bizet).     Orch.  acc, 

Albers  and  Vaguet  12 
Le  Crucifix  (Faure).    Orch  acc, 

Albers  and  De  Poumayrac  12 
NEW  STANDARD  VOCAL  RECORDS 
35105  The  Maid  of  Manaar   (Coverly).     Tenor  Solo, 

orch.  acc  John  Beardsley  12 

I   Loved   You  More  Than   I   Knew  (Ketelby). 

Tenor  Solo,  orch.  acc  John  Bardsley  12 

40051  A  Perfect  Day  (Carrie  Jacobs  Bond), 

Tempo  Male  Quartet,  Unaccompanied  12 
Good  Night  (Dudley  Buck), 

Tempo  Male  Quartet,  LTnaccompanied  12 
CHRISTIAN  SCIENCE  HYMNS 
20077  That    Sweet    Story    of    Old    (John    A.  West). 

Tenor  Solo,  organ  acc  Henry  A.  Mix  10 

Why  Is  Thy  Faith.  O  Child  of  God,  So  Small? 
(Sherwin).    Tenor  Solo,  organ  acc, 

Henry  A.  Mix  10 
,  NEW  BAND  AND  ORCHESTRAL  RECORDS 

35101  Light  Cavalry  Overture,  Part  I  (Von  Suppe), 

Pathe  Orchestra  12 
Light  Cavalry  Overture,  Part  II  (Von  Suppe), 

Pathe  Orchestra  12 

35102  The  Heart's  Whisper  (Anon).  Waltz. 

Pathe  Military  Band  12 
Lezginka  (Anon).    Russian  Dance, 

Pathe  Military  Band  12 
35098  National  Emblem  March  (Bogley), 

H.  M.  Scots  Guards  Band  1? 
Cavalleria  Rusticana  (Mascagni).  "Intermezzo," 

Pathe  Symphony  Orchestra  12 

40063  Regrets  (Wade).  Waltz, 

Imperial  Symphony  Orchestra  12 
Have  You  Forgotten?    (Ring).  Waltz, 

Imperial  Symphony  Orchestra  12 
NEW  INSTRUMENTAL  NOVELTIES 
35104  Halleluia   (Haendel).     Organ  Solo, 

Jean  Guillmant  12 
Nocturne  (Goss-Custard).     Organ  Solo, 

Goss-Custard  12 

40064  Simple  Aveu  (Thome).     Ackroyd  Trio, 

Violin,  'Cello  and  Harp  12 
Tannhauser  (Wagner).    "O  Star  of  Eve."  'Cello 

Solo,  orch  acc  C.  Warwick  Evans  12 

NEW  AND  ATTRACTIVE  WHISTLING  RECORDS 

35103  Le   Canari    (Polackey).     Whistling  Duet.  orch. 

acc  Wills  and   Lawrence  12 

Havana  (Palert).     Waltz,  Whistling  Solo,  orch. 

acc  Guido  Gialdini  12 

POPULAR  VOCAL  HITS  OF  THE  MONTH 
20136  Keep  Your  Eye  on  the  Girlie  You  Love  (Ger- 
ber,  Johnson  and   Schuster).     Soprano,  orch. 

acc  Ruth  Roye  10 

Drip,    Drip,    Drip   Went    the   Waterfall  (Mac- 
Donald  and  Carroll).    Baritone,  orch.  acc, 

Joe  Remington  1C 
20138  The  Trail  to  Sunset  Valley  (Gilbert  and  Muir). 

Duet,  orch.  acc  Campbell  and  Burr  10 

Inari  (Vivian  Burnett)   (Japanese  Song).  Bari- 

(Continued  on  page  126) 
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tone,  orch.  acc  Joseph  Phillips 

20089  On  the  Road  to  Paradise  (Brennan  and  Ball). 
Contralto,  Pathe  Salon  orch.  acc, 

Joan  Roger 

In  the  Garden  of  Romance  (Reynolds  and  Kal- 
man).     Baritone,  orch.  acc, 

Gordon  Macliughes 
20096  Watermelon  Moon  (Frost).     Duet,  orch.  acc, 

Campbell  and  Bun- 
Waiting  at  the  Old  Church  Door  (Tony  Jack- 
son).    Tenor,  orch.  acc  Henry  Burr 

NEW  NOVELTY  DANCE  RECORDS 
20117  Mammy's   Little    Coal    Black    Rose  (Whiting). 
Fox-trot, 

Mata's  Blue  and   White   Marimba  Band 
Eve  Saved  All  My  Love  for  You,  From  "Zieg- 
feld  Follies  of   1916"    (Buck  and  Stamper). 
One  or  two-step, 

Mata's  Blue  and  White  Marimba  Band 
20139  Havanola  (Hugo  Frey).  Fox-trot, 

Sherbo's  "Castles  by  the  Sea"  Orchestra 
They're  Wearing  'Em  Higher  in  Hawaii  (Good- 
win and  Mohr).    One  or  Two-step, 

Sherbo's  "Castles  by  the  Sea"  Orchestra 
20102  Hawaiian  Hula  Medley  (Hawaiian  Fox-trot), 

Louise  and  Ferera,  Hawaiian  Troupe 
He  Lei  Kaiulani  (A  Wreath  for  Princess  Kaiu- 
lani).  Waltz, 

Louise  and  Ferera  tlawaiian  Troupe 


STARR  PIANO  CO. 

STANDARD  RECORDINGS 
10006  Love  Links  (Rich).     Violin  with  piano  acc.  by 

Walter   Boutelle  Louis  Rich 

Mighty  Lak'  A  Rose  (Nevin).  Violin,  with  piano 
acc.  by  Walter  Boutelle  Louis  Rich 

7577  Simplicity  (Lee).    Whistling  Solo  with  orch. 

Sibyl  Sanderson  Fagan 
Melody  in  F  (Rubinstein).    Whistling  Solo  with 
orch  Sibyl  Sanderson  Fagan 

7578  Good    Night,    Little    Girl,    Good   Night  (Hays- 

Macy).    Baritone  solo  with  band  acc, 

John  W.  Dodd 
A     Banjo     Song     (Weiden-Homer).  Baritone 

Solo  with  band  acc  John  W.  Dodd 

SPARKLING  BAND  NUMBERS 

7579  Griiss  in  die  Feme  (Distant  Greetings)  (Doer- 

ing)  Weber's  Prize  Band 

The  Heart  of  America — March  (Hacker), 

Weber's  Prize  Band 

7580  Prudence — Entr'Acte  (Luz)  Weber's  Prize  Band 

American  Medley  March  (Brooks)., 

Weber's  Prize  Band 
HUMOROUS  READINGS 

7581  Absent  Mindedness   Strickland  Gillilan 

Nothing  to  Unload — Too  Good  to  Miss, 

Miss  Strickland  Gillilan 
POPULAR  VOCAL  SUCCESSES 

7575  Come  Out  of  the  Kitchen,  Mary  Ann  (Kendis- 

Bayha).    Baritone  Solo  with  orch.  acc, 

Arthur  Collins 
He's  Getting  Too   Darn   Big  for  a  One-Horse 
Town  (Berlin).     Tenor  Solo  with  orch.  acc, 

Byron  G.  Harlan 
7567  I'm  Going  Back  to  California  (That's  Where  I 
Belong)     (Brennan-Ball).      Tenor    Solo  with 

orch.  acc  Henry  Burr 

Rolling  Stones  (All  Come  Rolling  Home  Again) 
(I.eslie-Gottler) .     Tenor  Solo  with  orch.  acc, 

Henry  Burr 

7576  Yaddie   Kaddie   Kiddie   Kaddie  Koo    (Lewis  & 

Young — Meyer).     Vocal  Duet  with  orch., 

Collins  and  Harlan 
Buzzin'  the  Bee  (Wells).    Vocal  Duet  with  orch. 

acc  Collins  and  Harlan 

6507  Eve  Wasn't  Modest  Till  She  Ate  That  Apple 
(We'll  Have  to  Pass  the  Apples  Again) 
(McCarron-Von  Tilzer).  Tenor  Solo.  Thomas 

E.  Griselle  at  the  piano  S.  S.  Cooke 

How  Could  Washington  Be  a  Married  Man 
(And  Never,  Never  Tell  a  Lie?)  (Goodwin- 
MacDonald-Piantadosi).  Tenor  Solo.  Thos. 
E.  Griselle  at  the  piano  S.  S.  Cooke 

7582  When  the  Moon  Shines  Down  in  Old  Alaska 

(Frost-Keithley).    Tenor  Solo  with  orch.  acc, 

Stanley  Arthur 
Sometime — From      "Betty"  (Jerome-Tierney). 

Tenor  Solo  with  orch.  acc  Stanley  Arthur 

INSPIRING  DANCE  NUMBERS 
7570  Aloha   Waltzes — Introducing   the   favorite  songs 
of  the  Hawaiians  (Arr.  by  Geo.  P.  Howard)., 

Weber's  Prize  Band 
Wagner  Hits  Darktown  (Perrington).  Two-step, 

Weber's  Prize  Band 
7569  Brown    Skin    (Who're   You   For?)    (Barton  & 

Mills).     One-step  Weber's   Prize  Band 

7557  Honky  Tonky  (McCarron-Smith).  One-step, 

Starr  Military  Band 
The    Flirting    Whistler     (Le    Siffleur  Coquet) 

(Lake).    One-step   Starr  Military  Band 

7572  The   Great   Big   County    Fair    (Frank    &  Carl 

Wilson).     Fox-trot   Starr  Band 

Call  of  the  Wild — March   (Losey)  Starr  Band 

7564  Mammy's    Little    Coal    Black    Rose  (Whiting). 

Fox-trot   Starr  Band 

Bull  Frog  Blues  (Brown  &  Strigley).  Fox-trot, 

Starr  Band 

7545  Honey  Moon  (Smith).  Fox-trot.  . Starr  Military  Band 
Nice  and  Easy  (McKay).     Rag  Fox-trot, 

Starr  Military  Band 


PAROQUETTE  RECORD  MFG.  CO. 

6  Take   Me   Back   to   My   Alabam'    (Come  Back, 

They're  Calling  You)  (Tobias) ....  Peerless  Quartet 
Down  in  That  Valley  Fair  (Tenor  Solo)  (Ball), 

Henry  Burr 

My  Lonely  Lola-Lo.  Another  fascinating  Ha- 
waiian number  (Lange), 

Rose  Brvant  and  Henry  Burr 

Dear  Old  Girl,  Old  English  Ba'llad  (Morse), 

Webster  and  Gillette 

Come  Out  of  the  Kitchen,  Mary  Ann.  A  comic 
Song  of  the  "Movies"  (Kendis)  Harry  Dunn 

Hush-a-Bye,  Ma  Baby.  A  vocal  setting  of  the 
popular  Missouri  Waltz  (Logan)  sterling  Trio 

Good-Bye  (Tosti)  Louise  MacMahan 

Mother's  Old  Sweet  Lullaby  (Weasner), 

Campbell  and  Burr 

Out  of  the  Cradle — Into  My  Heart  (Friedland). 
Tenor  Solo  Irving  Gillette 

Um-Da-De-Aye  (Leopold).  Echo  Quartet.  A 
reminder  of  Grandma  and  your  childhood  

Hawaiian  Blues  (Fox-trot)  (Murray) ...  Rogers'  Band 

Log  Cabin  Ray  (Fox-trot)  (Shannon) .  .Rogers'  Band 

Blue  Goose  Rag  (One-step  )  (Birch) ....  Rogers'  Band 

Tar  Babies  (One-step)  (Johnson)  Rogers'  Band 

NEW  NOVELTIES 

O'Brien  Is  Trying  to  Learn  to  Talk  Hawaiian 
— Comic  novelty  with  Hawaiian  flavor  (Cor- 
mack)  Collins  and  Harlan. 

I  Used  to  Believe  in  Fairies  (Olcott), 

Albert  Campbell 

The  Liars,  Negro  Dialet  Novelty .  Golden  and  Marlow 
The  Darkies'  Oration  on  "Woman," 

Golden  and  Marlow 
Medley  of  Irish  Reels  (Accordion  Solo).  John 
Kimmel.     Introducing:    "Floggan    Reel"  and 

"Cup  of  Tea"  

Medley  of  Irish  Jigs  (Accordion  Solo).  John 
Kimmel.  Introducing:  "Haste  to  the  Wed- 
ding" and  "The  Corlaine"  

The  Rosary  (Nevin)  7  Rose  Bryant 

Day  and  Night  (Williams)  Irving  Gillette 

I  Hear  You  Calling  Me  (Marshall)  Henry  Burr 

Oft  In  the  Stilly  Night  (Moore)  ...  Campbell  &  Burr 
You  Were  Just  Made  To  Order  for  Me  (Von 

Tilzer)  Peerless  Quartet 

The  Twilight  Hour  (Greenberg)  John  Wilbur 

On  the  Arm  of  the  Old  Arm  Chair  (Lange), 

Excelsior  Trio 
I'll  Come  Back  Again  to  You  (Barron), 

Echo  Quartet 
There's    Someone   More    Lonesome    Than  You 

(Von  Tilzer)  Campbell  and  Burr 

Dear  Little  Home  Sweet  Home  (Johnson), 

Sterling  Trio 

Ephraim's  Jasbo  Band  (Brockman) ..  Arthur  Collins 
The  Band  Came  Back  (Thompson) .  .G.  L.  Thompson 
Cradle  Song   (Hauser).     'Cello  Solo, 

Charles  De  Jaeger 

Traumerei   (Schumann)  Double   String  Quartet 

Allah's  Holiday  (Friml)  (From  "Katinka").  In- 
troducing "The  Weekly  Wedding."  One-step, 

Rogers'  Band 
Miss  Springtime   (Medley  One-step)  (Kalman). 
Introducing  A  Little  Bid  for  Sympathy  and  a 

Little  Country  Mouse  Rogers'  Band 

Back  to  Texas  (Allan).    Fox-trot  Rogers'  Band 

"Play  Ball"   (Descriptive)    (Rogers).  One-step, 

Rogers'  Band 
Cabaret  Sports   (Descriptive)    (Conterno).  Fox- 
trot  Rogers'  Band 


TWO  HUMOROUS  MONOLOGUES 
By  James  Thornton 

7151  James  Thornton's  "Barber  Shop  Story"  

James  Thornton's  "Modern  Marriage  Story"  

SIX-INCH  DISCS 
LATEST  POPULAR  HITS 

5172  What  Do  You  Want  to  Make  Those  Eyes  at  Me 

For  (When  They  Don't  Mean  What  They 
Say?)  (McCarthy-Johnson-Monaco).  Baritone 
Solo,  orch.  acc  Henry  Lewis 

5173  Love  Is  a  Wonderful  Thing  (Gilbert-Friedland). 

Baritone  Solo,  orch.  acc  Henry  Lewis 

5178  Joe  Turner   Blues    (Handy).     Fox-trot.  Intro- 
ducing: "Down  by  the  Chattahoochee  River," 

Emerson  Military  Band 
PATRIOTIC  SELECTIONS 

5184  Call  to  Arms.     Realistic  Camp  Breaking  Scene. 

Vocal  Quartet,  acc  by  Cornet,  Piccolo  and 
Traps.  Introducing:  "Tenting  To-Night," 
"The  Vacant  Chair,"  "Tramp,  Tramp, 
Tramp"  and  Bugle  Calls  Peerless  Quartet 

5185  Star  Spangled  Banner   (Smith).     American  ra- 

tional Hymn  Emerson  Symphony  Orchestra 

AN  EASTER  HYMN 
By  The  Peerless  Quartet 
5187  Holy,  Holy,  Lord  God,  Almighty  (Heber-Dykes) , 

Vocal  Quartet 


TO  HELP  AMERICAN  SINGERS 

Campaign  Inaugurated  by  Emerson  Phonograph 
Co.  Wins  Approval  of  Well-Known  Musicians 
"Jimmy"  Doherty  and  His  Career 


EMERSON  PHONOGRAPH  CO. 

SEVEN-INCH  DOUBLE  DISCS 
LATEST  POPULAR  HITS 

7137  What  Do  You  Want  to  Make  Those  Eyes  at  Me 

For  (When  They  Don't  Mean  What  They 
Say?)     (McCarthy-Johnson-Monaco).  Baritone 

Solo,  orch.  acc  Henry  Lewis 

Love  Is  a  Wonderful  Thing  (Gilbert-Friedland). 

Baritone  Solo,  orch.  acc  Henry  Lewis 

7139  Naughty,    Naughty,    Naughty  (Goodwin-Tracey- 

Vincent).    Tenor  Solo,  orch.  acc. .  .William  Sloane 
Keep  Your  Eye  on  the  Girlie  You  Love  (Gerber- 
Johnson-Schuster).      Character     Song,  orch. 

acc  ,  Marie  Fenton 

PATRIOTIC  SELECTIONS 

7157  American  Fantasie,  Part  1  

American  Fantasie,  Part  2 — Fantasia  of  Ameri- 
can Patriotic  Songs  (Victor  Herbert).  In- 
cluding "Hail  Columbia,"  "Columbia,  Gem  of 
the  Ocean"  and  "Star  Spangled  Banner," 

Emerson  Military  Band 

7138  Call  to  Arms.    Realistic  Camp  Breaking  Scene. 

Vocal  Quartet,  acc.  by  Cornet,  Piccolo  and 
Traps.  Introducing:  "Tenting  To-Night," 
"The      Vacant      Chair,"      "Tramp,  Tramp, 

Tramp"  and  Bugle  Calls  Peerless  Quartet 

Sweetest  Melody  of  All  (Clarke-Monaco).  Vocal 

Quartet,  orch.  acc  Avon  Comedy  Four 

TWO  HYMNS  FOR  THE  EASTER  SEASON 
By  Franklin  Careau 

7150  Abide  With  Me  (Monk).    Bass  Solo,  orch.  acc  

Nazareth  (Porte-Gounod).    Bass  Solo,  orch.  acc  

TWO  VIOLIN  SOLOS 
By  David  Hochstein 

7147  Waltz  in  A  Major  (Brahms).    Orch.  acc  

Liebesleid  (Fritz  Kreisler).    Orch  acc  


The  recent  announcement  by  the  Emerson 
'Phonograph  Co.,  New  York,  that  it  is  planning 
to  institute  an  aggressive  campaign  in  behalf  of 
American  singers  "who  have  never  been  given  an 
opportunity  to  appear  professionally  and  whose 
musical  training  has  been  limited  by  circum- 
stances or  conditions,  has  attracted  considerable 
attention  in  musical  circles. 

In  furtherance  of  this  plan,  the  Emerson  Co. 
will  issue  a  series  of  records  called  the  "Emerson 
Rising  Artist  Series,"  and  once  a  month  it  will 
bring  forth  a  record  of  some  hitherto  unknown 
artist.  Jimmy  Doherty,  a  young  lad  with  a 
remarkable  tenor  voice,  will  be  the  first  artist 
listed  in  this  series,  and  the  "scout"  employed  by 
the  Emerson  Phonograph  Co.  is  deserving  of 
unlimited  praise  in  discovering  that  this  lad, 
who  formerly  drove  a  butcher  wagon  in  Brook- 
lyn, N.  Y.,  has  a  voice  that  is  almost  certain  to 
achieve  signal  success. 

Jimmy  Doherty  never  had  had  any  chance  to 
develop  his^  voice,  and  it  was  only  recently  that 
his  friends  were  surprised  to  hear  him  burst 
forth  with  a  sweet  sounding  stream  of  melody. 
Encouraged  by  their  words  of  praise,  Jimmy  de- 
cided to  appear  at  a  Brooklyn  theatre  on  an 
"amateur  night,"  and  the  audience  was  spell- 
bound by  his  sweet,  sympathetic,  lyric  tenor 
voice.  Arrangements  have  now  been  made, 
thanks  to  the  Emerson  Phonograph  Co.,  where- 
by Jimmy  will  shortly  end  his  vaudeville  stage 
activities  and  go  under  the  tutelage  of  prominent 
voice  teachers.  His  first  Emerson  records  will 
be  issued  shortly. 


CLOSE  MANY  GOOD  CONTRACTS 

The  Wilson-Laird  Phonograph  Co.,  New 
York,  manufacturers  of  the  "Bliss"  reproducer 
reports  an  active  demand  for  this  reproducer, 
which  is  rapidly  being  recognized  throughout 
the  country  as  possessing  numerous  individual 
merits.  The  company  has  closed  several  good 
sized  contracts  for  the  "Bliss"  during  the  past 
few  months,  and  in  several  instances  tone-tests 
were  the  basis  of  the  orders;  the  purchasers  giv- 
ing their  hearty  endorsement  to  the  tone  quali- 
ties of  the  "Bliss"  sound  box. 


READY  REFERENCE  OF  GENERAL  SUPPLIES 


DEALERS 

Send  for  our  "Trial  Proposition"  on  the 
Regina  Hexaphone — the  latest  and  best  pay- 
ing popular  priced  coin-operated  instrument 
for  use  in  public  places. 


211  Marbrldge  Bldg.,  34th  SI.  and  Broadway,  New  York  City 

Manufacturers  of  Regina  Music  Boxes;  Reginapaones; 
Coin-operated  Mandolin  Orchestrions;  Vacuum 
Cleaner*  and  other  specialties. 


NEEDLES 

WE  MANUFACTURE 

Diamond  needles  for  Edison 
Sapphire  needles  for  Edison 
Sapphire  needles  for  Pathe 

in  stock  ready  for  delivery 
MERMOD  &  CO.,  505  5th  Ave.,  N.  Y. 


Keep  Your  Record  StocH  with 


Costs  about  $2.00  for  250  records  for  50  years 
Send  for  aO'page  catalog 

THE  SYRACUSE  WIRE  WORKS. 


SYRACUSE 


NEW  YORK 


THE    TALKING    MACHINE  WORLD 


Some  of  the  Leading  Jobbers 
of  Talking  Machines  in  America 


VICTOR 

DISTRIBUTORS 

VICTORS  EXCLUSIVELY 

We  make  a  specialty  of  getting  the  order 
out  on  time — every  time. 

The  Rudolph  Wurlitzer  Co. 

CINCINNATI  AND  CHICAGO 

Two  points  of  supply ;  order  from  the  nearer 


W.J.  DYER  &  BRO. 

Saint  Paul,  Minn. 

VICTOR  &  EDISON 

Distributors 


Quick  Service  for  all  points  in  the  North- 
west.   Machines,  Records,  Supplies. 


The  PERRY  B.  WHITSIT  CO. 

Distributors  o! 

Victrolas  and  Victor  Records 

COLUMBUS,  OHIO 


GATELY-HAIRE  CO.,  Inc. 

//  it's  Victor,  we  have  it 
We  have  it  if  it's  Victor 
ALBANY,  N.  Y. 


This  Refers  to 
You! 

pVERY  jobber  in  this 
country  should  be 
represented  in  this  de- 
partment. The  cost  is 
slight  and  the  advantage 
is  great.  Be  sure  to  have 
your  card  in  this  depart- 
ment of  The  Talking 
Machine  World  for  each 
month.    It  will  pay. 


Where  Dealers  May  Secure 

COLUMBIA 


Product 


Ready,  Full  Stocks,  and  Prompt  Deliveries 
from  Convenient  Shipping  Centers 
all  over  the  United  States. 


Distributors 


Atlanta,  Ga.,  Columbia  Graphophone  Co.,  63  N. 
Pryor  St. 

Baltimore,  Md.,  Columbia  Grapbophone  Co.,  Ill 

West  German  St. 
Boston,   Columbia   Graphophoue  Co.,  174  Tre- 

iii" "t  St. 

Buffalo,  N.  Y.,  Columbia  Graphophone  Co.,  622 
Main  St. 

Chicago,  III.,  Columbia  Graphophone  Co.,  14  N. 

Michigan  Ave. 
Cincinnati,  <»..  Columbia  Graphophone  Co.,  117- 

1J9  W.  Fourth  Ave. 
Cleveland,  O.,  Columbia  Graphophone  Co.,  137S 

Euclid  Ave. 

Dallas,  Tex.,  Columbia  Graphophone  Co.,  1011 
Elm  St. 

Denver,  Colo.,  Columbia  Stores  Co.,  505-507  Six- 
teenth St. 

Detroit,  Mich.,  Columbia  Graphophone  Co.,  401 

Woodward  Ave. 
Indianapolis,  Ind.,  Columbia  Graphophone  Co., 

44  N.  Pennsylvania  St. 
Kansas  City,  Mo.,  Columbia  Graphophone  Co., 

1112  Grand  Ave. 
Los  Angeles,  Cal.,  Columbia  Graphophone  Co., 

745  S.  Broadway. 
Louisville,  Ky.,  Columbia  Graphophone  Co.,  403 

S.  Fourth  Ave. 
Milwaukee,  Wis.,  Albert  G.  Kunde,  615  Grand 

Ave. 

Minneapolis,  Minn.,  Columbia  Graphophone  Co., 
412-414  Nicollet  Ave. 

New  Haven,  Conn.,  Columbia  Graphophone  Co., 
25  Church  St. 

New  Orleans,  La.,  Columbia  Graphophone  Co., 
517-525  Canal  St. 

New  York  City,  Columbia  Graphophone  Co.,  83 
Chambers  St. 

Omaha,  Neb.,  Schmoller  &  Mueller  Piano  Co. 

Philadelphia,  Pa.,  Pennsylvania  Talking  Ma- 
chine Co.,  210  N.  Broad  St. 

Pittsburgh,  Columbia  Graphophone  Co.,  101 
Sixth  St. 

Portland,  Me.,  Columbia  Graphophone  Co.,  43 

Exchange  St. 
Portland.  Ore.,  Columbia  Graphophone  Co.,  429- 

431  Washington  St. 
Rochester,  N.  Y.,  The  Grafonola  Co.,  23  Clinton 

Ave.,  South. 

Salt   Lake   City,  Utah,   Columbia   Stores  Co., 

Dooly  Block. 
San  Francisco,  Cal.,  Columbia  Graphophone  Co., 

334  Sutter  St. 
Seattle,  Wash.,  Columbia  Graphophone  Co.,  1311 

First  Ave. 

Spokane.   Wash.,   Columbia   Graphophone  Co., 

818  Sprague  Ave. 
Springfield,  Mass.,  Columbia  Graphophone  Co., 

2S9  Main  St.  „ 
St  Louis,  Mo.,  Columbia  Graphophone  Co.,  1008 

Olive  St. 

Tampa,  Fla.,  Tampa  Hardware  Co. 
Toledo,    O..   Columbia    Graphophone    Co.,  229 
Superior  St. 


DEALERS  WANTED — Exclusive  selling  rights 
given  where  we  are  not  actively  represented. 

Write  for  particulars  to  the  Columbia  Graphophone 
Co.,  Wholesale  Department,  Woolworth  Building, 
New  York. 

Headquarters  for  Canadac 
Columbia  Graphophone  Co.,S63-8-7  Soranren  Ave. 

Toronto,  Ont. 


SERVICE 

FIRST 

EXCLUSIVE  VICTOR  JOBBERS 

WHOLESALE 

ONLY 

Standard  Talking 

Machine  Co. 

PITTSBURGH,  PA. 

Victor  Exclusively 

EASTERN  TALKING  MACHINE  CO. 

177  Tremont  Street,  Boston 

VICTOR  DISTRIBUTORS 


Sherman,J|piay&  Go. 

San  Francisco,  Los  Angeles,  Portland,  Seattle,  Spokane 

PACIFIC  COAST  DISTRIBUTORS 
Victrolas  and  Victor  Records,  Steinway  Pianos,  Pianola 
Pianos,  Holton  Band  Instruments 


The  Chicago 
Edison  Jobber 

The  perfection  of  musical 
Instruments— THE  EDISON 
diamond  disc  PHONOGRAPH 
—with  EDISON  double  disc 
records. 

THE  PERFECTION  OF 
SERVICE— Our  Service. 

The  Perfection  of  advertising 
for  the  dealer — Our  plan. 

The  PHONOGRAPH  CO. 

229  So.  Wabash  Ave.,  CHICAGO 


Southern  Victor  Dealers 

Largest  Stock  VICTROLAS  »nd  RECORDS. 
Prompt  Shipment  and  Low  Freight  Rates. 

WALTER  D.  MOSES  &  CO. 

Oldest  Music  House  in  Virginia  or  North  Carolina. 
RICHMOND,  VA. 


OLIVER 
D  ITS  ON 
COMPANY 

BOSTON 


Largest  VICTOR  Talking 
Machine  Distributors  East  of 
Chicago.   

Creators  of  **  The  Fastest  Victor 
Service."  Let  os  tell  yon  more 
about  oar  *ervice~ 


The  Acme  of  Realism 


When  a  musical  instrument  of  the  phonograph 
type  becomes  perfected  to  the  point  where  the 
living  presence  of  the  singer  seems  to  be  in  the 
room  when  it  plays,  that  instrument  has  attained 
the  "acme  of  realism." 


The  New  Edison 
Diamond  Amberola 


The  New  Edison  Diamond  Amberola 
Model  50  Retails  for  $50 

is  such  an  instrument.  It  is  so  distinctly  superior 
to  the  ordinary  talking  machine  that  it  has  de- 
feated talking  machines  costing  four  times  as 
much  in  actual  tone  comparisons  before  audiences 
of  hundreds  of  unbiased  critics. 

Our  folder,  "A  Modern  Jack  the  Giant  Killer" 
tells  the  tale.    May  we  send  you  a  copy? 

THOMAS  A.  EDISON,  Inc. 

279  Lakeside  Avenue,  ORANGE,  N.  J. 


JOBBERS  OF  THE  NEW  EDISON.  EDISON  RE-CREATIONS, 
THE  NEW  EDISON  DIAMOND  AMBEROLA  AND  BLUE  AMBEROL  RECORDS 


CALIFORNIA 
Los  Angeles — Diamond  Disc  Distribut- 
ing Co. 

San  Francisco — Pacific  Phonograph  Co. 

COLORADO 
Denver — Denver  Dry  Goods  Co. 

CONNECTICUT 
New    Haven — Pardee-Ellenberger  Co., 
Inc. 

GEORGIA 
Atlanta — Phonographs,  Inc. 

ILLINOIS 
Chicago — The  Phonograph  Co. 

James  I.  Lyons.    (Amberola  only.) 

INDIANA 
Indianapolis — Kipp  Phonograph  Co. 
IOWA 

Des  Moines — Harger  &  Blish. 
Sioux  City — Harger  &  Blish. 


LOUISIANA 
New  Orleans — Diamond  Music  Co..  Inc. 

MASSACHUSETTS 
Boston — Pardee-Ellenberger  Co. 

MICHIGAN 
Detroit— Phonograph  Co.,  of  Detroit. 

MINNESOTA 
Minneapolis- — Laurence  H.  Lucker. 
St.  Paul— W.  J.  Dyer  &  Bro.  (Amberola 
only.) 

MISSOURI 
Kansas  City — The  Phonograph  Co.  of 

Kansas  City. 
St.  Louis — Silverstone  Music  Co. 

MONTANA 
Helena — Montana  Phonograph  Co. 

NEBRASKA 
Omaha — Shultz  Bros. 

NEW  YORK 
Albany — American  Phonograph  Co. 


New  York — The  Phonograph  Corp.  of 

Manhattan. 
Syracuse — Frank  E.  Bolway  &  Son,  Inc. 

W.   D.   Andrews   Co.  (Amberola 

only.) 

Buffalo— W.  D.  &  C.  N.  Andrews  Co. 
(Amberola  only.) 

OHIO 

Cincinnati— The  Phonograph  Co. 
Cleveland— The  Phonograph  Co. 

OREGON 
Portland — Pacific  Phonograph  Co. 

PENNSYLVANIA 
Philadelphia — Girard  Phonograph  Co. 
Pittsburgh — Buehn  Phonograph  Co. 
Williamsport — W.  A.  Myers. 

RHODE  ISLAND 
Providence — J.  A.  Foster  Co.  (Amberola 

only.)  TEXAS 
Dallas  —  Texas-Oklahoma  Phonograph 
Co. 

El  Paso — El  Paso  Phonograph  Co.,  Inc. 


UTAH 

Ogden — ProudTit  Sporting  Goods  Co. 

VIRGINIA 
Richmond— C.  B.  Haynes  &  Co. 

WASHINGTON 
Seattle— Pacific  Phonograph  Co.,  N.W. 
Spokane— Pacific  Phonograph  Co.,  N.W. 

WISCONSIN 
Milwaukee — The    Phonograph    Co.  of 
Milwaukee. 

CANADA 

Montreal— R.  S.  Williams  &  Sons  Co., 
Ltd.- 

St.  John— W.  H.  Thome  &  Co.,  Ltd. 
Toronto — R.  S.  Williams  &  Sons  Co., 
Ltd. 

Vancouver — Kent  Piano  Co.,  Ltd. 
Winnipeg — R.  S.  Williams  &  Sons  Co., 
Ltd. 

Calgarv — R.   S.  Williams  &  Sons  Co., 
Ltd. 
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HIS  MASTERS  VOICE 


REG.  U.S.  PAT.  OFF. 


The  best-known  trade  mark  in  the  world 

|lf||^  talking  machine's  design,  'His  Master's  Voice/ 

has  become  a  household  word,  and  the  quaint  little  fox  terrier  at 
attention  before  the  horn  is  familiar  to  more  Americans  than  any 
of ^world's  great  masterpieces"—  Collier's  Weekly.      :  ' 


Entered  as  second 


yl  March  2,  1879. 


THE    TALKING    MACHINE  WORLD 


THE  HIGHEST  CLASS  TALKING  MACHINE  IN  THE  WORLD 

THE  INSTRUMENT  OF  QUALITY 
CLEAR  AS  A  BELL 


SONORA  is  a  leader  in  the 
phonograph  world  and  has  always 
been  prominent  in  the  noteworthy 
advances  of  the  industry. 

In  reviewing  the  progress  made  in  the 
last  few  years  it  is  interesting  to 
observe  that  Sonora  was 

1.  The  first  to  make  a  cabinet  model 

under  $200. 

2.  The  first  to  utilize  a  tone  modulation. 

3.  The  first  to  employ  an  automatic  stop. 

4.  The  first  to  develop  a  jewelled  disc 

record. 

5.  The  first  to  have  a  motor  meter. 

6.  The  first  to  produce  a  30  and  45 

minute  motor. 

and  now  latest 

7.  The  first  to  produce  an  acceptable 

Portable  Model. 

Sonora  has  been  and  will  continue 
to  be  the  first  to  introduce  important 
improvements  that  are  of  value  in  the 
use  and  in  the  operation  of  the  modern 
phonograph. 


SONORA  is  remarkable  for 
its  tonal  beauty  and  truthfulness 
of  reproduction.  The  external  appear- 
ance of  the  Sonora  makes  it  appropri- 
ate for  the  very  finest  of  homes.  The 
workmanship  is  of  the  highest  char- 
acter— nothing  "good  enough"  is  ever 
permitted  to  pass  the  examining  in- 
spector. From  the  bottom  tip  of  the 
cabinet  leg  to  the  last  coat  of  polish 
on  the  top,  everything  that  goes  to 
make  the  Sonora  is  right. 

That  is  why  Sonora  is  in- 
variably preferred  when  heard  in 
comparison.  The  Sonora  is  made  up 
to  a  standard  and  not  down  to  a  price. 
The  Sonora  through  merit  commands 
cash.  The  Sonora  buyer  buys  the 
Sonora — the  price  and  method  of  pay- 
ment are  never  primary  considera- 
tions. 


CONOR  AS  are  easily-sold  phonographs.  Each 

^  Sonora  buyer  is  an  enthusiast  and  sells  other  Sonoras. 
If  you  are  interested  in  handling  this  superb  instrument, 
write  us  at  once. 


Sonora  Phonograph  Corporation 

GEORGE  E.  BRIGHTSON,  President 

Executive  Offices,  57  Reade  Street,  New  York  City 

BOSTON:  165  Tremont  St.  CHICAGO:  320  S.  Wabash  St. 

PHILADELPHIA:  1311  Walnut  St.  SAN  FRANCISCO:  616  Mission  St. 

TORONTO:  Ryrie  Building 


$45    $60  $75 


Ten  unequalled  models 
$100    $150    $175    $190    $225  $350 


$1000 
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SPIRIT  OF  MUSIC  IN  COLLECTING 

Credit  Man  Uses  Letter  in  Which  the  Charms 
of  Music  Are  Offered  to  the  Delinquent 
Debtor  to  Influence  Him  to  Settle  His  Debts 

Something  distinctly  unusual  in  the  way  of  a 
collection  letter  recently  reached  the  office  of 
the  National  Association  of  Credit  Men.  We 
of  the  trade  know  that  music  has  a  distinct 
appeal,  but  it  is  very  seldom  that  it  has  ever 
been  used  to  drag  the  shekels  from  the  pockets 
of  the  men  in  another  line  of  trade.  The  letter 
was  as  follows: 

"Music  Hath  Charms,  Etc." 

"In  these  war  times  we  are  not  so  much  in- 
terested in  the  music  that  soothes,  but  rather 
the  inspiring  kind — the  quick-step  that  quickens 
the  pulse  and  gives  buoyancy  to  the  lagging 
step  of  the  marching  thousands. 

"And  again  in  the  business  world  we  may 
take  a  lesson  from  the  affairs  of  the  nations. 
Preparedness — to  do  business',  with  organiza- 
tions of  the  great  forces  of  which  each  of  us 
represents  a  unit,  and  must  do  our  part  whether 
it  is  business  or  war — marching  in  that  perfect 
order  and  stepping  to  the  music  of  progress  that 
means  success. 

"And  now,  Mr.  ,  meaning  no  offense,  we 

would  remind  you  to  'watch  your  step'  (Don't 
you  hear  the  music?),  as  your  account  due  ac- 
cording to  terms,  Oct.  20,  1916,  amounting  to 
$34.46,  has  been  overlooked.  Your  Uncle  Sam 
is  waiting  with  his  army  of  mail-carriers  to  bring 
us  the  check.    Let's  keep  him  busy.   Thank  you! 

"Please  remember  that  this  quick-step  music 
originated  in  our  order  and  shipping  department, 
with  the  collection  man  only  trying  to  keep  step 
with  the  quick  handling  of  orders.  Faithfully." 

GIVES  FINAL  RECITAL  IN  DETROIT 

Frank  J.  Bayley  Fills  Auditorium  of  Masonic 
Temple  for  Concert  by  Edison  Artists 

Detroit,  Mich.,  April  3.— Frank  J.  Bayley,  who 
handles  the  Edison  phonograph,  secures  some 
excellent  publicity  for  that  instrument  and  for 
the  Edison  Re-Creation  through  the  medium  of 
a  special  concert  given  under  the  auspices  of 
an  entertainment  committee  of  Friendship  Lodge 
No.  417,  F.  and  A.  M.,  of  which  Mr.  Bayley  is  a 
member.  The  members  of  the  lodge,  their  fami- 
lies and  friends  were  admitted  on  special  card, 
and  an  audience  was  attracted  that  packed  to 
capacity   the   auditorium   of   Masonic  Temple. 

The  feature  of  the  program  was  the  singing 
of  Miss  Helen  Clark,  contralto,  and  in  several 
numbers  her  actual  singing  was  compared  with 
the  re-creation  of  her  voice  on  the  Edison.  The 
assisting  artist  was  Herman  Sevely,  'cellist,  and 
the  program  was  a  well  balanced  one  of  the 
more  popular  numbers.  The  program  and  the 
cards  were  gotten  out  in  an  elaborate  form  and 
created  an  excellent  impression. 

MOVE  WHOLESALE  DEPARTMENT 

Cressey  &  Allen  Occupy  New  Quarters  for 
That  Department  of  Their  Business  and 
Enlarge  Facilities  of  Retail  Business 

Portland,  Me.,  April  4. — Cressey  &  Allen,  well- 
known  Victor  distributors,  534  Congress  street, 
this  city,  have  recently  moved  their  wholesale 
department  into  new  and  more  commodious 
quarters,  in  order  to  meet  the  steadily  increasing 
demand  for  Victor  goods'  from  all  sections  of 
New  England.  The  removal  of  the  wholesale 
department  has  given  more  space  to  the  retail 
end  of  the  business,  and  several  Unico  demon- 
stration booths  have  recently  been  installed  in 
the  retail  department.  They  have  now  an  estab- 
lishment well  worthy  of  this  thriving  business 
center. 

Sell  for  cash  if  you  can;  on  the  payment  plan 
if  you  must. 


New  York,  April  15,  1917 


PLANNING  FOR  THE  CONVENTION 

Arrangements  Committee  at  Work  on  Details 
of  Annual  Meeting  of  National  Association  of 
Talking  Machine  Jobbers  to  Be  Held  at  Hotel 
Traymore,  Atlantic  City,  on  July  9,  10  and  11 

According  to  the  announcement  of  those  in 
charge  of  the  arrangements  of  the  coming  con- 
vention of  the  National  Association  of  Talking 
Machine  Jobbers  the  1917  meeting  will  fix  a  new 
high  point  for  association  activities.  Arthur  A. 
Trostler,  head  of  the  Schmelzer  Arms.  Co.  and 
head  of  the  Arrangements  Committee,  states 
that  the  committee  has  some  wonderful  things  in 
mind  both  for  the  business  sessions  and  for  the 
entertainments  that  are  always  a  feature  of  the 
jobbers'  convention.  The  program  which  is  now 
being  arranged  is  a  most  ambitious  one.  There 
will  be  papers  of  interesting  and  instructive 
character  by  Victor  factory  officials  and  others 
and  it  is  also  planned  to  bring  other  matters  of 
direct  interest  to  the  jobbers  before  the  associa- 
tion at  its  meeting. 

Meanwhile  those  who  plan  to  attend  the  con- 
vention should  make  definite  record  of  the  dates 
which  are  Monday,  Tuesday  and  Wednesday, 
July  9,  10  and  11.  The  dates  are  fixed  at  a  time 
that  is  believed  to  be  most  convenient  and  when 
there  is  little  excuse  for  any  jobber  remaining 
home.  The  place  is  the  Hotel  Traymore,  Atlan- 
tic City,  N.  J.,  which  handled  the  1916  conven- 
tion so  satisfactorily. 


MANY  NEW  REPRESENTATIVES 

Imposing  Array  of  Wholesalers  and  Retailers 
Who  Will  Feature  the  Starr  Phonographs  and 
Records — Middle  West  Is  Well  Covered 


Richmond,  Ind.,  April  3. — New  distributors  for 
the  Starr  Piano  Co.,  of  this  city,  recently  ap- 
pointed to  handle  Starr  phonographs  and  rec- 
ord's are:  The  Hoover  Bond  Co.,  Lima,  O.; 
Hoeffler  Piano  Mfg.  Co.,  Milwaukee,  Wis.;  G.  H. 
Jackson,  Dallas,  Tex'.,  and  the  Canadian  Phono- 
graph Supply  Co.,  London,  Ont.,  Can.,  who  will 
be  the  wholesale  and  retail  centers  for  the  com- 
plete line  of  Starr  phonographs  and  records. 
The  following  agencies  have  also  recently  been 
appointed:  Jeffers  &  Sons  Music  Co.,  Chanute, 
Kans.;  Hoover  Music  Co.,  Rogers,  Ark.;  Sauter 
Music  Co.,  Booneville,  Mo.;  L.  Clarke  &  Sons 
Music  Co.,  Lanser,  Mo.;  John  R.  Patterson, 
Greenfield,  Mo.;  James  E.  Roberts,  Nevada,  Mo.; 
Ed  Kluigle  Furniture  Co.,  Vinita,  Okla.;  J.  V. 
Merchant,  Iola,  Kans.;  C.  C.  Davis  Co.,  Garfield, 
Kans.;  F.  D.  Murdock,  Garnett,  Kans.;  the  Holz- 
mark  Co.,  Kansas  City,  Kans.;  Beloit  Music  Co., 
Beloit,  Kans.;  Smethurst  Music  Co.,  Manhattan, 
Kans.;  J.  F.  Keefauver,  Coffeyville,  Kans.;  Kuhn 
Furniture  Co.,  Arkansas  City,  Kans.;  Higley 
Music  Co.,  Leavenworth,  Kans.;  E.  N.  Kaufman 
Music  Co.,  Sedalia,  Mo.;  M.  Y.  Rusk,  Brookfield, 
Mo.;  Logan  Music  Co.,  Clay  Center,  Kans.;  R. 
L.  Moreland,  Plattsburg,  Mo.;  O.  M.  Shaw, 
Dwight,  Kans.;  Chas.  Taylor  &  Co.,  Liberal, 
Kans.;  W.  H.  Thompson  &  Co.,  Wikon,  Kans.; 
Watkins  Music  Co.,  Independence,  Mo.;  West- 
brook  Drug  Co.,  Hominy,  Okla.;  Seymour  & 
Guthman  Furniture  Store,  Youngstown,  O.;  D. 
L.  Mitchell,  Kent,  O.;  F.  Schmeichel  Son  Co., 
Wheeling,  W.  Va.,  the  Hoover  Co.,  Akron,  O.; 
H.  Seigel,  Massillon,  O.;  A.  G.  Wanner,  Falls 
City,  Nebr.;  the  Upshaw  Co.,  McPherson,  Kans.; 
Chas.  Krejsa,  Cleveland,  O.;  C.  A.  Jacobs,  Cleve- 
land, O.;  W.  B.  Sparkman,  Tucson,  Ariz. 

DEATH  OF  F.  E.  TA1NTER 

Lewiston,  Me.,  April  5.— F.  E.  Tainter,  head  of 
the  F.  E.  Tainter  Co.,  Victor  dealers  of  this  city, 
passed  away  recently,  and  the  business  is  now 
being  conducted  under  the  personal  direction  of 
his  son,  D.  E.  Tainter,  who  has  been  connected 
with  the  store  for  some  time. 


Price  Twenty  Cents 


TALKING  MACHINES  IN  CHURCH  WORK 

One  Live  Dealer  Found  an  Excellent  Demand 
for  Smaller  Types  of  Machines  and  Good 
Supplies  of  Records  for  the  Entertainment  of 
"Shut  Ins"— New  Field  Not  Yet  Exhausted 

A  dealer  in  one  of  the  Eastern  cities  has  ap- 
parently found  a  bright  new  channel  for  sales 
of  machines  and  records  to  such  organizations. 
Some  time  ago  two  ladies,  who  stated  that  they 
represented  the  Ladies'  Aid  Society  of  one  of 
the  local  churches,  dropped  in  and  purchased  a 
low-priced1  machine  small  enough  to  be  carried 
about  easily,  together  with  a  dozen  or  more  well 
selected  records.  Shortly  after  they  came  back 
for  a  second  machine  and  more  records.  An  in- 
quiry by  the  dealer  developed  the  fact  that  the 
outfits  were  used  for  the  entertainment  of  in- 
valids and  other  shut-in  members  of  the  church. 
It  was  explained  that  the  machine  and  records 
were  left  at  the  home  of  a  "shut  in"  for  a  week 
or  so  and  then  removed  to  the  home  of  another 
unfortunate.  Reports  were  to  the  effect  that 
the  machine  had  proven  a  great  source  of  com- 
fort and  entertainment  to  those  whose  world 
was  limited  practically  to  the  four  walls  of  the 
room  in  which  they  were  confined. 

The  information  thus  brought  forth  moved 
the  dealer  to  go  into  the  matter  still  further.  He 
interviewed  the  leaders  in  missionary  and  ladies' 
aid  work  in  practically  every  church  in  the  city 
and  succeeded  in  convincing  many  of  them  of 
the  value  of  the  talking  machine  for  entertaining 
those  who  were  unable  to  leave  their  room. 
He  had  several  old  style  horn  machines  in  stock 
which  he  considered  dead  wood  but  even  suc- 
ceeded in  getting  rid  of  some  of  these  to  such  or- 
ganizations as  felt  they  could  not  afford  a  more 
modern  type.  By  selling  the  cheaper  machines 
he  naturally  opened  the  way  for  record  sales. 
The  dealer  also  was  able  to  trace  through  the 
connections  he  made  in  supplying  machines  for 
the  entertainment  of  shut-ins,  several  sales  of 
higher  grade  models  to  churches  and  Sunday 
Schools  for  use  of  church  clubs  for  gymnasiums 
and  other  purposes. 

The -experience  of  the  dealer  proves  that  it  is 
always  well  to  find  out  who  the  customer  is,  and 
who  she  or  he  represents.  As  in  the  case  of 
the  Ladies'  Aid  Society  such  an  inquiry  will  fre- 
quently develop  an  unsuspected  channel  for  the 
disposal  of  additional  machines  and  records. 
Fields  for  the  use  of  the  talking  machine  have 
not  yet  been  exhausted  by  any  means. 

FEATURING  INDIVIDUAL  ARTISTS 

Wolf  &  Dessauer  Find  That  Advertising  the 
Records  of  One  Artist  at  a  Time  Secures  the 
Most  Satisfactory  Results — Rapid  Growth  of 
the  Company's  Department 

Fort  Wayne,  Ind.,  April  3. — Wolf  &  Dessauer,  . 
who  operate  a  large  department  store  in  this 
city,  and  who  conduct  a  handsome  Victrola  de- 
partment under  the  management  of  H.  L.  Tinker, 
are  carrying  on  an  energetic  campaign  for  the 
exploitation  of  Victor  records,  and  particularly 
Red  Seal  records.  Each  week  a  different  Red 
Seal  artist  is  featured  in  the  company's  adver- 
tisement in  the  music  page  of  the  Fort  Wayne 
Journal-Gazette,  and  it  has  been  found  that  this 
special  attention  to  a  separate  artist  each  week 
has  done  much  to  stimulate  record  sales.  The 
company  is  also  paying  special  attention  to  the 
Oscar  Saenger  Vocal  Training  Course  recently 
put  out  by  the  Victor  Co.,  and  has  succeeded  in 
placing  a  number  of  courses  with  prominent 
local  students. 

The  Wolf  &  Dessauer  department  was  estab- 
lished about  a  year  ago,  occupying  one  room  in 
the  basement  of  the  store.  Its  growth  was 
rapid,  however,  and  six  large  rooms,  splendidly 
equipped,  are  now  required  to  handle  the  busi- 
ness of  the  department, 
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THE   TALKING   MACHINE  WORLD 


TALKING  MACHINE  A  MUSIC  TEACHER    PUTTING  SHOW  WINDOW  DISPLAYS  TO  PATRIOTIC  USES 


Amelia  Stone,  Comic  Opera  Star,  Uses  Talking 
Machine  to  Set  Example  for  Her  Vocal  Exer- 
cises— Finds  the  Plan  Works  Splendidly 


Navy  Department  Seeks  Assistance  of  Merchants  in  All  Lines  in  Arranging  Windows  to  Stimulate 
Recruiting— How  the  O.  K.  Houck  Piano  Co.  Carried  Out  the  Idea  in  Memphis 


Denver,  Colo.,  April  4. — Amelia  Stone  who  re- 
cently appeared  here  with  Armand  Kalisz  in  the 
musical  comedy  ''Ma'mzelle  Caprice"  uses  a 
talking  machine  as  a  music  teacher. 

"I  first  adopted  the  idea  in  Paris,  when  the 
war  broke  out,"  she  said.  "I  was  over  there 
taking  some,  special  lessons,  and  my  teacher 
went  away  with  the  first  army  corps  and  never 
came  back.  One  day  in  passing  a  music  shop  I 
heard  an  aria  that  I  had  been  practicing  on.  I 
stopped,  looked  and  listened — and  had  my  solu- 
tion. I  bought  a  good  Victrola  and  the  finest 
records  of  the  songs  I  wished  to  practice  and 
tried  the  plan  out.    It  worked  well. 

"But  I  had  to  go  farther.  I  could  not  judge  of 
my  own  singing,  and  had  no  one  to  tell  me  as 
to  its  quality.  So  I  hit  on  the  plan  of  making 
records  of  my  own  renditions  and  then  playing 
them  over  on  the  Victrola  and  comparing  them 
with  the  master  version  of  the  same  aria.  This 
solved  it  for  me,  and  now  that  is  the  only  way 
I  learn  a  new  number." 

M.  Armand  Kalisz,  Miss  Stone's  partner,  has 
adopted  the  same  method.  "In  no  other  way," 
declared  M.  Kalisz,  "could  we  survive  the 
strenuous  series  of  vaudeville  appearances." 

The  records  used  by  Stone  and  Kalisz  during 
their  stay  here  were  provided  by  the  Knight- 
Campbell  Music  Co. 


For  sometime  past  the  publicity  bureau  of  the 
United  States  Navy  has  been  carrying  on  an 
extensive  advertising  campaign  using  various 
methods  to  call  public  attention  to  the  demand 
of  the  navy  for  more  men  to  bring  it  up  to 
its  full  strength.  With  war  looming  up,  the 
Navy  Department  has  renewed  its  activity  along 
that  line  and  has  suggested  that  business  houses 
arrange  special  preparedness  window  displays  in 
which  naval  scenes  and  equipment,  together  with 
suitable  text  to  influence  recruiting,  be  shown. 

In  carrying  out  its  plans,  the  department  ar- 
ranged a  specimen  window  display  which  is 
illustrated  herewith,  and  offered  the  assistance 
of  its  recruiting  officers  in  securing  armament 
and  other  features  for  such  window  displays. 

Through  the  medium  of  a  prize  contest  held 
by  the  Columbia  Graphophone  Co.,  the  details 
of  which  appear  in  another  section  of  The  World 
this  month,  a  number  of  Columbia  branch  stores 
and  well  over  100  Columbia  dealers  arranged 


squadron  of  battleships  under  way  and  being 
towed  by  the  American  eagle  in  the  foreground. 
Up  above  is  that  latest  creation  of  warfare,  the 
aeroplane.  Navy  posters  and  pictures  of  navy 
activities  are  also  well  distributed  about  the  win- 
dow, but  not  to  the  exclusion  of  a  Victrola  and 
records.    The  pictures  show  the  development  of 


PHONOGRAPH  MAN  ELECTED  MAYOR 

B.  E.  Pudney,  Agent  for  Starr  Phonographs  in 
Sidney,  N.  Y.,  Honored  by  Fellow  Citizens 


Sidney,  N.  Y.,  April  2.— B.  E.  Pudney,  the  Starr 
Piano  Co.'s  local  agent  for  Starr  phonographs 
and  records,  has  been  elected  mayor  of  Sidney. 
Mr.  Pudney  is  a  well-known  and  esteemed  busi- 
ness man  of  this  city  and  has  been  in  business 
here  for  many  years.  He  has  kept  a  music  store 
for  several  years  and  recently  became  agent 
for  the  Starr-made  line  of  phonographs  and 
phonograph  records. 


Naval  Window  of  O.  K.  Houck  Piano  Co. 

the  navy  from  the  first  type  of  war  vessel  to  the 
modern  dreadnaught. 

Certainly  the  talking  machine  trade  is  doing 
its  share  in  spreading  the  gospel  of  Prepared- 
ness, so  far  as  it  can  be  done  through  the  me- 
dium of  patriotic  window  displays. 


APPOINTED  MANAGER  FOR  I.  ZION,  INC. 

Alfred  McCoun  Goes  to  New  Post  After  Several 
Years  of  Successful  Trade  Experience 


NEW  VICTOR  AGENCY  IN  MADISON,  ME. 

Waterville,  Me.,  April  4. — The  Wentworth  Music 
Co.,  which  operates  in  this  city  and  in  Madison, 
Me.,  has  recently  opened  a  new  Victor  agency  in 
Pittsfield,  Mass.  The  latter  city  has  long  been 
recognized  as  a  most  promising  locality  for  a 
live  music  store  and  in  view  of  the  methods  and 
policy  of  the  Wentworth  Music  Co.,  its  new 
branch  should  meet  with  immediate  success. 


Window  Display  Suggested  by  Navy 

patriotic  window  displays  during  February, 
many  of  which  were  distinctly  novel  in  char- 
acter. 

The  L.  Grunewald  Co.,  New  Orleans,  for  in- 
stance, secured  a  machine  gun  from  the  U.S.S. 
gunboat  "Wheeling,"  complete  with  carriage  and 
ammunition.  Signal  flags  and  other  equipment 
were  also  secured  from  the  gunboat.  Meanwhile 
other  talking  machine  houses  have  caught  the 
preparedness  spirit  in  their  window  displays  in 
line  with  the  suggestions  of  the  Navy  Publicity 
Bureau. 

The  recent  display  of  the  O.  K.  Houck  Piano 
Co.,  Victor  distributor  of  Memphis,  Tenn.,  was 
particularly  interesting  and  effective,  being  dis- 
tinctly in  line  with  the  department's  sugges- 
tion.   As  will  be  seen  the  background  shows  a 


Alfred  McCoun,  who  has  spent  a  number  of 
years  in  the  retail  talking  machine  field,  has  been 
appointed  manager  of  the  store  of  I.  Zion,  Inc., 
2300  Broadway,  New  York,  and  has  assumed 
active  charge.  Mr.  McCoun  started  with  the 
Musical  Instrument  Sales  Co.,  in  the  O'Neill- 
Adams  store,  seven  years  ago  as  salesman  in 
the  music  roll  and  Victrola  department.  He 
next  went  with  Lord  &  Taylor,  where  he  re- 
mained for  three  years  before  going  to  the  Wm. 
Hengerer  Co.  as  manager.  He  came  to  New 
York  as  manager  of  the  talking  machine  de- 
partment of  Otto  Wissner,  Inc.  During  the 
course  of  his  career  Mr.  McCoun  has  won  sev- 
eral prizes  in  selling  competitions. 


NEW  PLANT  IS  NEAR  COMPLETION 

The  large  building  now  in  course  of  construc- 
tion as  an  addition  to  the  Doehler  Die  Casting 
Co.  plant  in  Brooklyn  is  nearing  completion. 
Future  plans  call  for  the  addition  of  more  build- 
ings in  keeping  with  the  growth  of  the  firm. 


Depend  On 


The  EASTERN 
TALKING 
MACHINE 

COMPANY 


177  TREMONT  ST. 


BOSTON 


EASTERN 
VICTOR 
SERVICE 


If  you  depend  on  us,  you  can 
rest  assured  not  only  that  your 
records  will  arrive  on  time  and 
exactly  as  ordered,  but  that  our 
sales  promotion  plans  will  enable 
you  to  double  or  triple  your 
present  record  business. 
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Victrola  VI,  $25 

Oak 


Victrola  XI,  $100 

Mahogany  or  oak 


Victrola  IX,  $50 

Mahogany  or  oak 


Victrola  XVI,  $200 

Victrola  XVI,  electric.  $250 

Mahogany  or  oak 


Victrola  supremacy 

The  enormous  public  demand  for  the  Victrola, 
the  unparalleled  success  of  Victor  dealers  every- 
where, unmistakably  tell  of  Victrola  supremacy. 


Victor  Talking  Machine  Co.,  Camden.  N.  J.,  U.S.A. 

Berliner  Gramophone  Co.,  Montreal,  Canadian  Distributors. 

Important  Notice.    All  Victor  Talking  Machines  are  patented  and  are  only  licensed,  and  with  right  of  use  with  Victor 
Records  only.    All  Victor  Records  are  patented  and  are  only  licensed,  and  with  right  of  use  on  Victor  Talking  Machines  only. 
Victor  Records  and  Victor  Machines  are  scientifically  coordinated  and  synchronized  by  our  special  processes  of 
manufacture;  and  their  use,  except  with  each  other,  is  not  only  unauthorized,  but_damaging  and  unsatisfactory. 

"Victrola    is  the  Registered  Trade-mark  of  the  Victor  Talking  Machine  Company  designating  the  products 

of  this  Company  only. 

Warnin 

g  :  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


Albany,  N.  Y  Gately-Haire  Co.,  Inc. 

Atlanta,  Ga  Elyea-Austell  Co. 

Phillips  &  Crew  Co. 

Austin,   Tex  The  Talking  Machine  Co.,  of 

Texas. 

Baltimore,  Md  Cohen  &  Hughes 

E.  F.  Droop  &  Sons  Co. 
H.  R.  Eisenbrandt  Sons,  Inc. 

Bangor,  Me  Andrews  Music  House  Co. 

Birmingham,   Ala.. .  Talking  Machine  Co. 

Boston,    Mass  Oliver  Ditson  Co. 

The  Eastern  Talking  Machine 
Co. 

The  M.  Steinert  &  Sons  Co. 
Brooklyn,  N.  Y  American  Talking  Mch.  Co. 

G.  T.  Williams. 
Buffalo,  N.  Y  W.  D.  &  C.  N.  Andrews. 

Neal,  Clark  &  Neal  Co. 

Burlington,  Vt  American  Phonograph  Co. 

Butte,  Mont  Orton  Bros. 

Chicago,   111  Lyon  &  Healy. 

Chicago  Talking  Machine  Co. 

The  Rudolph  Wurlitzer  Co. 

Cincinnati,  O  The  Rudolph  Wurlitzer  Co. 

Cleveland,  O  The  W.  H.  Buescher  &  Sons  Co. 

The  Collister  &  Sayle  Co. 

The  Eclipse  Musical  Co. 

Columbus,  O  The  Perry  B.  Whitsit  Co. 

Dallas,  Tex  Sanger  Bros. 

Denver,  Colo  The  Hext  Music  Co. 

The  Knight-Campbell  Music  Co. 


Victor  Distributors  = 

Des  Moines,  la  Mickel  Bros.  Co. 

Detroit,  Mich  Grinnell  Bros. 

Elm  Ira,  N.  Y..  Elmira  Arms  Co. 

El  Paso,  Tex  W.  G.  Walz  Co. 

Galveston,    Tex  Thos.  Goggan  &  Bro. 

Honolulu,  T.  H  Bergstrom  Music  Co.,  Ltd. 

Indianapolis,  Ind.. .  Stewart  Talking  Machine  Co. 
Jacksonville,  Fla. . .  Florida  Talking  Machine  Co. 
Kansas  City,  Mo.... J.  W.  Jenkins  Sons  Music  Co. 

Schmelzer  Arms  Co. 

Lincoln,  Nebr  Ross  P.  Curtice  Co. 

Little  Rock,  Ark  O.  K.  Houck  Piano  Co. 

Los  Angeles,  Cal.. .  Sherman,  Clay  &  Co. 

Memphis,  Tenn  O.  K.  Houck  Piano  Co. 

Milwaukee,  Wis  Badger  Talking  Machine  Co.  , 

Minneapolis,  Minn..  Beckwith,  O'Neill  Co. 

Mobile,  Ala  Wm.  H.  Reynalds. 

Montreal,   Can  Berliner  Gramophone  Co.,  Ltd. 

Nashville,    Tenn  O.  K.  Houck  Piano  Co. 

Newark,  N.  J  Price  Talking  Machine  Co. 

New  Haven,  Conn... Henry  Horton. 

New  Orleans,  La  Philip  Werlein,  Ltd. 

New  York,  N.  Y  Blackman  Talking  Mach.  Co. 

Emanuel  Blout. 

C.  Bruno  &  Son,  Inc. 

I.  Davega,  Jr.,  Inc. 

S.  B.  Davega  Co. 

Charles  H,  Ditson  &  Co. 

Landay  Bros.,  Inc. 

New  York  Talking  Mach.  Co. 

Ormes,  Inc. 

Silas  E.  Pearsall  Co. 


Omaha,   Nebr  A.  Hospe  Co. 

Nebraska  Cycle  Co. 

Peoria,  111  Putnam-Page  Co.,  Inc. 

Philadelphia,  Pa. ...Louis  Buehn  Co.,  Inc. 

C.  J.  Heppe. 

Penn  Phonograph  Co.,  Inc. 

The  Talking  Machine  Co. 

H.  A.  Weymann  &  Son,  Inc. 
Pittsburgh,  Pa  W.  F.  Frederick  Piano  Co. 

C.  C.  Mellor  Co.,  Ltd. 

Standard  Talking  Machine  Co. 

Portland,    Me  Cressey  &  Allen,  Inc. 

Portland,  Ore  Sherman,  Clay  &  Co. 

Providence,  R.  I.... J.  Samuels  &  Bro.,  Inc. 
Richmond,   Va  The  Corley  Co.,  Inc. 

W.  D.  Moses  &  Co. 
Rochester,  N.  Y  E.  J.  Chapman. 

The  Talking  Machine  Co. 
Salt  Lake  City,  C  Consolidated  Music  Co. 

The  John  Elliott  Clark  Co. 
San   Antonio,  Tex..  Thos.  Goggan  &  Bros. 
San  Francisco,  Cal.  Sherman,  Clay  &  Co. 

Seattle,  Wash  Sherman,  Clay  &  Co. 

Sioux  Falls,  S.  D... Talking  Machine  Exchange. 

Spokane,  Wash  Sherman,  Clay  &  Co. 

St.  Louis,  Mo  Koerber-Brenner  Music  Co. 

St.  Paul,  Minn  W.  J.  Dyer  &  Bro. 

Syracuse,  N.  Y  W.  D.  Andrews  Co. 

Toledo,   O  The  Whitney  &  Currier. 

Washington,  D.  C.  Cohen  &  Hughes. 

E.  F.  Droop  &  Sons  Co. 

Robt  C.  Rogers  Co. 
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THE    PULLING    TEST — THE    STRENGTH    IS  THERE 


THE  STRONGEST  ALBUM   MADE  AT  ANYWHERE   NEAR   ITS  LOW  PRICE 


The  Well-Known  "National" 
Record  Albums 
Are  Always  the  Leaders 


The  only  Safe  and  Conveni= 
ent  Way  to 
Protect  Disc  Records 


For  Durability,  Finish  and 

Artistic  Design 
Our  Albums  Have  No  Equal 


They  are  made  in  the  most 
substantial  man- 
ner by  skilled  workmen 


PATENT  APPLIED  FOR 

STRENGTH   AT  THE  STRESS  AND   STRAIN    POINT        PRACTICALLY   UNBREAKABLE   FOR   REGULAR  USAGE 

We  -manufacture  disc  Record  Albums  containing  12  pockets  to  fit  the  Victrola  Cabinets  Nos.  X  and  XI.    We  also  make  Albums  containing  17  pockets. 

With  the  indexes  they  are  a  complete  system  for  filing  all  disc  Records. 
THESE  ALBUMS  ARE  THE  BEST   FOR  VICTOR,  COLUMBIA  AND  ALL  OTHER   DISC  RECORDS 
CORRESPONDENCE  SOLICITED 
WRITE   FOR  PRICES 


NATIONAL  PUBLISHING  CO.,  239  S.  American  St.,  PHILADELPHIA,  PA. 


FRANCIS  S.  WHITTEN  NOW  PRESIDENT 


Of  the  American  Graphophone  Co. — Succeeds 
Philip  T.  Dodge,  Who  Becomes  Chairman  of 
Board  of  Directors — New  President  Promi- 
nent in  Financial  Circles — New  Stock  Issue 


Francis  S.  Whitten,  Wilmington,  Del.,  has 
been  elected  president  of  the  American  Grapho- 
phone Co.,  New  York  and  Bridgeport,  Conn. 
Mr.  Whitten  succeeds  Philip  T.  Dodge,  who  re- 
signed from  the  presidency  of  the  company,  and 


Francis  S.  Whitten 

who  has  been  elected  chairman  of  the  board 
of  directors.  No  other  changes  in  the  per- 
sonnel of  the  officers  and  directorate  have  been 
announced. 

Coincident  with  Mr.  Whitten's  election  as 
president,  the  American  Graphophone  Co.  gave 
the  shareholders  of  record  on  March  24  the 
opportunity  of  subscribing  to  $2,563,895  of  new 
common  stock  at  par.  The  stock  may  be  taken 
on  the  basis  of  one  new  share  for  each  two 
shares  of  old  common  or  preferred  stock. 

In  financial  circles  it  is  understood  that  sev- 
eral prominent  banking  houses  representing  the 


du  Pont  interests  have  been  making  substantial 
purchases  of  American  Graphophone  stock,  and 
Mr.  Whitten's  election  as  president  reflects  the 
investments  of  the  du  Pont  interests  in  the  cor- 
poration. It  is  stated  that  the  proceeds  of  the 
new  stock  issue  will  be  used  to  extend  the 
company's  operations. 

Mr.  Whitten,  who  is  vice-president  of  Laird 
&  Co.,  Wilmington,  Del.,  is  well  known  in  finan- 
cial circles,  having  with  several  associates 
formed  in  1913  this  prominent  banking  house 
which  is  closely  identified  with  the  du  Pont  in- 
terests. Mr.  Whitten  retains  the  vice-presi- 
dency of  this  company,  although  he  will  be  the 
active  head  of  the  American  Graphophone  Co., 
and  spend  all  his  time  at  the  company's  head- 
quarters in  the  Woolworth  Building,  New  York. 

Mr.  Whitten  entered  the  U.  S.  Naval  Academy 
in  1898,  graduating  in  1902.  He  retired  from  the 
U.  S.  Navy  as  lieutenant  in  1911,  joining  the 
banking  house  of  J.  S.  Wilson,  Jr.,  Baltimore, 
Md.,  where  he  remained  until  1913,  when  he 
formed  the  banking  house  of  Laird  &  Co.,  with 
which  he  has  been  connected  in  an  official  ca- 
pacity since  that  time. 

Under  Mr.  Whitten's  direction  the  American 
Graphophone  Co.'s  business  will  expand  along 
the  same  lines  which  have  made  it  so  success- 
ful in  the  past.  The  company  had  a  phenomenal 
year  in  1916,  the  balance  for  dividends  being 
equal  to  $37.12  a  share  on  both  the  preferred 
and  common  stock. 

The  American  Graphophone  Co.'s  financial 
statement  for  the  year  ending  December  31, 
1916,  is  as  follows: 

Earnings  from  all  sources  for  the  year. ...  $2,176,475.16 

Deduct: 

Interest   on   Funded   and   Floating   Debt..  272,876.<M 

Net    Earnings    for    Year    before  Charging 

Reserves   $1,903,598.72 

Reserves: 

General  Inventory  Reserve  $150,000.00 

On  Accounts  and  Notes  Receiv- 
able   50,000.00  200,000.00 


Net  Income  for  year  ended  December  31,  1916  $1,703,598.72 
Add: 

Surplus  Account  at  January  1,  1916   1,590,351.42 


Total  Surplus  $3,293,950.14 

Deduct: 

Appropriations  of  Surplus  as  follows: 

Dividends  paid  during  year  on 
Preferred  and  Common 
Stock   $344,990.76 

Depreciation  charged  off  at  end 
of  year: 

General  Depreciation    330,000.00 

Patents,     Franchises  and 

.   Goodwill    571,812.00  1,246,802.76 


Strength — Quality 
— Durability 

Guaranteed  in 


Record  Albums  No. 


1012 


Why  We  Use  Cloth  Hinges 

Our  green  envelopes  are  bound  in  cloth  and  riveted  together 
at  the  back,  making  an  album  of  unsurpassed  strength. 

We  could  save  25%  of  the  cost  by  eliminating  the  cloth  hinges, 
but  experiments  have  convinced  us  that  there  is  only  one  way  to 
overcome  the  heavy  strain  from  the  weight  of  the  record  and  that 
is  by  using  cloth  hinges. 

Write  for  our  moderate  prices.  Ask  about  our  improved  Metal 
Bound  Record  Album.  Samples  on  request.  Special  attention 
given  to  manufacturers. 


NEW  YORK  ALBUM  &  CARD  CO.,  23  Lispenard  Street,  New  York 


Balance  Surplus,  December  31,  1916,  carried 

to  Balance  Sheet  $2,047,147.38 

BALANCE  SHEET,  DECEMBER  31,  1916 

Assets 

Patents,  Franchises,  Goodwill,  etc  ...$1,000,000.00 

Real  Estate,  Buildings,  Machinery  and  Equip- 
ment   4,114,164.95 

Current  Assets  and  Inventories: 

Cash   $  664,011.23 

Accounts  and 

Notes  Receivable.$3,516,811.91 
Less:  Reserve 
for  Doubtful 

Accounts    50,000.00  3,466,811.91 


Inventories  at  cost — 

Raw  Material..  .$1,435,^95.59 
Goods  in  Process  1,268,677.00 
Finished     Goods  2,835,567.75 


Less:  General 
Reserve 


$5,539,740.34 


150,000.00  5,389,740.34 


Total  Current  Assets  and  Inventories.... 
Deferred   Charges  „ 


LIABILITIES 

Capital  Stock: 

Preferred  7%  non-cumulative. .  $2,500,000.00 
Common    2,627,790.00 


.520.563.48 
116,244.00 

$1V50,972.43 


-$5,127,790.00 


Funded  Debt: 

First,  Mortgage  6%  Gold  Bonds, 

due  June  1,  1930   $1,936,800.00 

6%  Serial  Gold  Notes,  1919-1926  2,500,000.00  4,436,800.00 
Current  Liabilities: 

Accounts  and  Notes  Payable  and  Accruals  3,139,235.05 

Surplus    .,   2,047,147.38 


$14,750,972.43 


ATTACKS  RECORDS  IN  ENVELOPE 

Hammann-Levin  Co.,  Baltimore,  Points  Out 
That  Records  Come  From  Factory  Unsealed 
— Say  Sealing  Does  Not  Insure  Freshness 


Baltimore,  Md.,  April  3. — The  Hammann-Levin 
Co.,  piano  and  Victor  dealers  at  416  North 
Howard  street,  this  city,  used  a  quarter  page 
space  in  the  local  papers  recently  under  the  cap- 
tion of  "Tell  the  Truth  to  Victor  Record 
Buyers."  The  advertisement  consists  principally 
ol  arguments  against  the  advertising  of  records 
in  sealed  envelopes  on  the  theory  that  they  in- 
sure a  perfect  record  direct  from  the  factory  to 
the  buyer. 

The  Hammann-Levin  Co.  proceeds  to  empha- 
size that  records  have  never  been  shipped  from 
the  factory  in  separate  envelopes,  and  if  they  are 
placed  in  envelopes  by  the  jobber  or  the  dealer 
it  hints  broadly  that  such  a  method  may  be  used 
to  get  rid  of  records  that  have  been  used  for 
demonstrating. 

The  company  urges  the  public  to  have  the 
record  played  before  purchasing  and  then  if  sat- 
isfactory see  that  they  have  it  wrapped  up  spe- 
cially for  them.  The  argument  for  the  un- 
wrapped record  is  an  original  one  to  say  the 
least. 


INCREASE  CAPITAL  TO  $180,000 

Little  Falls,  N.  Y.,  March  31. — At  a  recent 
meeting  of  the  stockholders  of  the  C.  J.  Lund- 
strom  Mfg.  Co.  it  was  voted  to  increase  the  cap- 
ital stock  by  $60,000  making  a  total  of  $180,000. 
The  new  stock  will  be  issued  to  present  stock- 
holders, and  will  be  second  preferred  stock,  pay- 
ing a  dividend  of  8  per  cent.  The  new  capital 
will  be  used  for  the  building  of  a  new  structure 
for  the  Lundstrom  Co.,  in  which  Converto  talk- 
ing machine  cabinets  will  be  manufactured. 
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Victrola  IV,  $15 

Oak 


Victrola  VI,  $25* 
Oak 


Victrola  VIII,  $40 
Ode 


Victrola  IX,  $50 

Mahogany  or  oak 


Victor  supremacy 

is  firmly  established  on  a  basis  of 
great  things  actually  accomplished. 

A  supremacy  that  is  growing 
greater  every  day  —  that  insures 
ever-increasing  prosperity  to  every 
Victor  dealer. 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.S.A. 

Berliner  Gramophone  Co.,  Montreal,  Canadian  Distributors 

Important  Notice.    All  Victor  Talking  Machines  are  patented  and  are  only  licensed,  and  with  right  of  use  with  Victor 
Records  only.    All  Victor  Records  are  patented  and  are  only  licensed,  and  with  right  of  use  on  Victor  Talking  Machines  only. 
Victor  Records  and  Victor  Machines  are  scientifically  coordinated  and  synchronized  by  our  special  processes  of 
manufacture ;  and  their  use,  except  with  each  other,  is  not  only  unauthorized,  but  damaging  and  unsatisfactory. 

"Victrola    \3  the  Registered  Trade-mark  of  the  Victor  Talking  Machine  Company  designating  the  products  of  this  Company  only. 
Warning:  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


Victrola  X,  $75 

Mahogany  or  oak 


Victrola  XI,  $100 

Mahogany  or  oak 


Victrola  XIV,  $150 

Mahogany  or  oak 


Victrola  XVI,  $200 

ViotroL  XVI.  electric,  $260 

Mahogany  or  oak 
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NEW  YORK,  APRIL  15,  1917 

WITHIN  the  past  year  an  increased  appreciation  and  under- 
standing of  the  talking  machine  as  a  musical  factor  in  the 
community  have  been  gratifyingly  noticeable  in  all  parts  of  the 
United  States.  It  is  quite  clear  that  old-time  prejudices  against 
the  talking  machine  have  disappeared.  The  talking  machine  has 
won  its  right  to  be  considered  one  of  the  greatest  influences  in 
the  educational  field — even  more,  a  power  that  is  resulting  in  the 
making  of  a  higher  civilization. 

Leading  teachers  and  others  prominent  in  the  musical  world, 
who,  in  the  early  days  of  the  industry,  ventured  to  predict  that 
this  instrument  would  debase  musical  art,  have  been  converted 
from  their  heresies.  To-day  they  are  paying  tribute  to  the 
talking  machine  by  using  it  not  only  in  their  homes,  but  in  their 
studios,  as  a  means  of  inculcating  a  knowledge  of  vocal  art,  and 
enlightening  pupils  as  to  how  certain  noted  artists  interpret 
famous  operatic  roles.  This  recognition  of  the  reproductive  ex- 
cellence of  the  talking  machine  and  the  perfection  of  the  record, 
is  something  that  cannot  be  lightly  overlooked,  and  it  is  safe 
to  say  that  no  other  instrument,  in  so  short  a  time,  has  won 
such  a  position  of  eminence. 

Great  campaigns  are  under  way,  or  are  being  talked  about, 
regarding  the  musical ,  education  of  the  American  people — how 
best  the  "music  in  the  home  idea"  can  be  stimulated — but  it 
cannot  be  denied  that  no  one  factor  has  been  more  influential  in 
stimulating  musical  taste  and  appreciation  in  America  than  the 
talking  machine.  Therefore  the  manufacturers,  distributers  and 
merchants,  who  have  been  identified  with  the  production  and 
distribution  of  these  instruments,  should  be  properly  entitled  pub- 
lic benefactors  for  their  labors  in  spreading  a  wider  knowledge 
of  music,  even  if  it  be  done  as  a  matter  of  business. 

Through  the  aid  of  the  talking  machine  the  greatest  artists 
of  the  world  have  been  brought  into  the  homes  of  the  people,  who 
have  been  made  acquainted  with  the  works  of  the  masters,  and 
in  this  way  their  tastes  have  been  elevated,  and  a  new  vista 
opened  up  in  a  musical  way. 

In  this  busy  country  of  ours,  where  business  of  all  kinds  is 
conducted  under  a  great  strain,  there  is  ordinarily  little  time  for 
real  leisure  and  when  people  return  to  their  homes  in  the  evening, 
they  are  either  mentally  or  physically  tired.  And  just  conceive 
what  a  joy  the  talking  machine  has  been  and  is  to  such  people. 
Tired  out  and  weary  they  are  just  in  the  receptive  mood  to  listen 
to  and  enjoy  a  good  song  or  instrumental  number  through  the 


medium  of  the  talking  machine  while  taking  their  physical  ease. 

You  may  say  that  this  is  entertainment.  It  is  more.  It 
conveys  not  only  a  knowledge  of  a  special  song,  or  a  certain  class 
of  music,  but  it  educates  and  sharpens  the  taste,  and  love  for 
music  is  therefore  broadened  and  accentuated. 

A  great  many  people,  including  some  of  our  dealers,  are  not 
laying  as  much  stress  as  they  should  upon  the  tremendous  edu- 
cational influence  in  a  musical  way  which  is  being  exercised  by 
the  talking  machine.  There  is  something  more  in  the  business 
than  merely  selling  cheap  machines.  There  is  a  nobler  side,  and 
dealers  should  be  enthusiastic  in  their  efforts  to  bring  to  the 
attention  of  the  public  the  influential  part  which  this  instrument 
is  playing  in  the  home,  in  the  school,  in  the  church,  in  the  studio, 
as  a  means  of  uplifting,  enlightening  and  delighting  the  people. 

THE  business  man  who  wins  is  the  man  who  plans  ahead — 
who  concentrates — who  devotes  himself  to  his  work.  And  is 
not  the  talking  machine,  with  its  wonderful  entertaining  possi- 
bilities, well  worthy  of  special  consideration  and  concentration 
now  at  the  opening  of  the  spring  and  summer  season?  Appar- 
ently talking  machine  dealers  let  up  somewhat  in  their  sales 
energy  during  the  late  spring  and  summer,  under  the  impression 
that  the  talking  machine  is  more  in  demand  in  the  winter  than 
the  summer  months. 

While  this  may  be  true  in  a  degree,  still  it  will  pay  to  con- 
centrate on  the  development  of  summer  trade.  The  dealer  who 
gets  right  down  to  brass  tacks  and  makes  up  his  mind  to  work, 
and  to  work  to  get  results  during  the  summer  months,  usually 
wins  out. 

There  are  big  possibilities  in  the  sales  of  the  talking  machine 
during  the  summer  months  if  the  business  is  properly  presented. 
The  talking  machine  is  as  largely  an  instrument  for  outdoor  as 
for  indoor  entertainment.  No  country  or  city  home,  boasting 
any  kind  of  a  piazza,  can  afford  to  overlook  the  entertaining 
features  of  the  talking  machine,  and  the  joy  and  pleasure  it 
brings  in  the  afternoon,  or  evening  of  a  pleasant  day. 

Really,  the  more  one  goes  into  the  entertaining  powers  of 
the  talking  machine,  the  more  admiration  must  be  developed  for 
it,  and  right  here  is  where  salesmen  could  materially  aid  in  build- 
ing up  their  own  income  earning  powers,  if  they  would  place  a 
little  more  enthusiasm,  ginger  if  you  will,  into  their  work.  This 
can  be  successfully  accomplished  by  increasing  interest  in  the 
possibilities  of  the  talking  machine  not  merely  as  a  means  to 
increase  their  own  income,  but  as  a  means  of  entertaining  and 
charming  purchasers. 

There  should  be  no  seasons  in  the  talking  machine,  and 
there  will  not  be  if  the  summer  campaign  is  approached  with 
enthusiasm  and  intelligence.  Succeed,  of  course  you  will,  but 
do  not  stop  thinking  success — work  for  success.  Keep  at  it,  and 
the  results  will  be  found  astonishing. 

It  matters  little  whether  the  weather  be  hot  or  cold,  the 
talking  machine  fills  all  the  demands  for  an  instrument  that  will 
entertain,  educate  and  delight.  The  time  to  plan  and  develop  the 
summer  campaign  is  right  now;  the  sooner  the  better. 


THE  war  against  the  sending  out  of  talking  machine  records 
A  on  approval  to  the  general  public  is  still  being  waged  by 
dealers  in  various  sections  of  the  country,  and  the  retailers  in 
each  locality  are  taking  up  the  problem  according  to  the  condi- 
tions existing  in  their  own  particular  districts.  This  method 
must  be  pursued  because  there  is  no  national  organization  of  talk- 
ing machine  dealers  to  carry  on  a  country-wide  campaign  to 
reach  a  general  and  definite  agreement  that  would  apply  to 
the  retailers  in  every  city  and  town  in  every  state. 

There  are,  of  course,  many  advocates  of  the  approval  system 
for  stimulating  record  sales.  There  are  those  who  claim  that  it 
is  much,  easier  to  influence  a  talking  machine  owner  to  select 
records  in  his  own  home  and  at  his  leisure  than  to  bring  him 
to  the  store  and  persuade  him  to  spend  an  hour  or  two  in  a  dem- 
onstrating booth  to  make  the  same  selections. 

Of  course,  there  is  something  in  such  a  theory,  but  the 
enemies  of  the  approval  system  have  been  the  irresponsible  class 
who  have  abused  the  privileges  accorded  them  by  the  dealers, 
who  have  kept  records  until  they  were  tired  of  them  and  sent 
them  back  Avithout  making  a  purchase ;  have  secured  high-priced 
records  for  private  entertainments  and  returned  them  after  the 
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entertainment  and  who.  though  purchasing  a  small  percentage 
of  the  records  sent,  have  handled  the  balance  so  carelessly  that 
they  are  practically  unsalable  when  returned  to  the  store  of 
the  dealer. 

General  merchants,  and  particularly  the  department  stores, 
have  suffered  heavily  through  the  approval  system,  especially  in 
connection  with  charge  accounts.  With  the  opportunities  open 
for  legitimate  straight  record  selling,  dealers  should  not  throw 
away  such  opportunities  for  the  sake  of  obliging  a  few  customers 
who  lack  the  energy  to  go  to  the  store  and  do  business  in  the 
accepted  way.  If  there  are  worth-while  customers  who  still  de- 
mand that  records  be  sent  to  their  homes  for  selection,  it  is  a 
simple  matter  to  arrange  for  a  salesman  to  call  on  appointment 
and  have  the  records  tried  out  in  his  presence,  taking  those  not 
purchased  away  with  him  when  he  leaves. 

It  has  been  shown  that  the  advantages  of  the  approval  sys- 
tem and  the  profits  made  in  some  cases  are  more  than  offset  by 
the  abuses  and  financial  losses  in  the  remaining  cases.  Under 
such  a  condition  it  is  better  that  the  whole  idea  be  abandoned 
and  the  only  way  is  to  bring  about  an  agreement  among  the 
dealers  in  every  locality.  The  talking  machine  is  useless  with- 
out records,  and  if  he  is  unable  to  get  records  any  other  way 
the  owner  will  be  glad  enough  to  visit  the  store  and  make  a  selec- 
tion. The  talking  machine  business  is  too  big  and  too  good 
to  stand  for  any  profitless  system. 


THE  percentage  of  past  due  instalment  accounts  should  now 
be  smaller  than  at  any  time  for  many  years.  The  average 
man  has  more  money,  and  he  should  be  held  up  closely  to  meet 
his  contract  payments.  Dealers  sometimes  are  too  easy  in  this 
respect,  because  many  of  their  customers  are  personal  friends, 
and  they  are  loath  to  press  them  for  monthly  payments,  and  if 
a  man's  account  gets  a  little  old,  it  is  always  hard  to  catch  up. 

The  collection  end  of  the  business  is  an  extremely  important 
one,  and  one  which  should  be  watched  with  the  greatest  care  at 
all  times.  One  thing  is  certain,  if  a  firm  has  its  collections  well  in 
hand  and  does  not  permit  its  past  due  accounts  to  accumulate, 
it  should  be  in  splendid  condition  to  face  any  emergency. 

It  is  better  for  the  dealer  to  have  the  money  in  the  bank  to 
meet  his  maturing  obligations  than  to  have  it  out  among  the  good 
fellows  who  owe  him  a  considerable  amount  of  money  on  past 
due  instalments.  A  few  dollars  which  the  individual  owes  does 
not  mean  very  much,  but  when  you  scan  the  total,  it  amounts  to 
a  great  deal,  and  how  many  concerns  are  there  to-day  who  are 
carrying  their  profits  in  past  due  accounts? 

In  other  lines  of  trade  there  is  a  fixed  principle — to  keep 
well  up  with  monthly  payments.  One  of  the  largest  book  con- 
cerns in  the  country,  which  had  been  conducting  a  business  of 
millions  on  the  instalment  basis,  told  us  recently  that  they  made 
it  an  invariable  rule  not  to  permit  a  m^in  to  owe  over  two 


months'  instalment  at  any  one  time.  They  find  some  way  in 
which  to  make  him  come  to  time,  and  they  do  not  believe  it  is 
good  business  to  permit  an  instalment  account  to  grow  old.  It  is 
one  of  the  things  that  does  not  improve  with  age,  and  hence,  it 
pays  every  dealer  to  scan  closely  his  instalment  accounts.  A  close 
examination  will  invariably  reveal  a  greater  percentage  of  past 
due  accounts  than  he  had  first  imagined. 

If  some  of  our  readers  will  investigate  they  may  find  that 
the  results  shown  by  an  examination  of  the  books  will  prove  the 
truth  of  this  statement. 


EACH  season  there  is  talk  of  both  machine  and  record  short- 
age, particularly  the  former,  and  the  talk  is  based  on  fact. 
Each  year,  too,  there  is  an  ever  increasing  supply  from  the  fac- 
tories and  still  the  supply  does  not  equal  the  demand. 

With  the  passing  of  each  season  the  live  dealer  finds  that  he 
has  set  a  new  business  record;  that  he  has  made  more  money 
than  before,  not  as  much  as  he  would  like  perhaps,  but  a  per- 
centage that,  increasing  each  year,  means  a  substantial  sunv  to 
the  man  that  sticks  at  it. 

That  the  shortage  is  a  definite  benefit  to  the  dealer  was. 
pointed  out  most  interestingly  in  The  World  last  month  by  Theo- 
dore Arison,  of  New  York,  who  showed  how  by  a  careful  han- 
dling of  the  situation,  the  dealer  could  make  the  shortage  pro- 
ductive of  cash  sales.  With  a  customer  for  every  machine,  long- 
before  it  is  delivered,  the  dealer  is  in  a  position  to  pick  his  cus- 
tomers, to  sidetrack  the  doubtful  risk  in  favor  of  the  man  who 
can  and  will  pay  cash,  or  who  can  make  favorable  terms.  More- 
over a  lack  of  a  surplus  of  machines  reduces  to  a  minimum  the 
tendency  towards  price  cutting,  a  tendency  that  will  exist  in  cer- 
tain quarters  no  matter  how  strongly  the  benefits  of  price  mainte- 
nance are  emphasized.  Certainly  the  shortage  of  goods,  no 
matter  how  annoying  at  times,  has  its  recompense. 

NO  better  proof  of  the  possibilities  of  the  talking  machine 
business  can  be  desired  than  is  afforded  by  a  study  of  the 
men  who  stand  up  prominently  in  the  industry.  There  are  a  few 
gray  hairs  among  the  leaders  in  the  industry.  Not  that  it  is 
desired  to  cast  any  reflection  on  gray  hairs,  but  simply  to  em- 
phasize the  fact  that  the  industry  is  young;  that  those  who  en- 
tered it  in  .the  early  days  and  who  have  taken  a  part  in  its  de- 
velopment, the  majority  of  whom  have  likewise  gained  wealth 
in  the  operation,  are  men  who  are  just  now  in  their  prime;  men 
who  with  their  physical  and  mental  equipment  at  its  best,  have 
at  their  command  a  rich  fund  of  experience. 

Under  such  conditions  it  does  not  require  an  optimist  to  view 
the  future  with  confidence.  Surely  an  industry  of  this  size,  of 
this  importance,  cannot  weaken  during  the  course  of  a  single 
generation,  and  the  second  generation  has  not  yet  been  enlisted 
in  the  ranks. 
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When  the  largest  and  best  piano  stores  take 
up  Columbia  product  it's  time  you  thought 
it  over  again.  Every  moment's  delay  means 
good  profits  passed  up. 


(Write  for  "Music  Money"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


FORMING  A  LOCAL  DEALERS1  ASSOCIATION  IN  CLEVELAND 

Retail  Talking  Machine  Men  Join  Together  to  Provide  for  Charging  Interest  on  Deferred  Sales — 
Starr  Piano  Co.  Shows  the  Way — Eclipse  Musical  Co.  Moving — Other  News  of  Month 

Talking 


Columbia  Graphopltone  Co. 

Woolworth  Building,  New  York 


Cleveland,  O.,  March  31. — Talking  machine 
dealers  of  Cleveland  and  vicinity  have  set  April 
11  as  the  date  for  the  meeting  of  organization. 
All  of  the  Victrola  dealers  and  most  of  the  Co- 
lumbia and  Edison  men  have  promised  to  help 
form  the  new  association  which  will  be  mutually 
helpful  in  the  decision  to  charge  interest  on  all 
deferred  payments  on  talking  machine  pur- 
chases. 

It  is  believed  that  the  main  platform  of  the 
new  association,  namely,  to  charge  interest  on 
installment  deals,  will  tend  at  once  to  boost 
cash  sales  of  machines.  Many  dealers,  it  is 
claimed,  cannot  afford  to  carry  so  much  credit 
without  some  profit. 

The  Starr  Piano  -Co.  is  the  only  piano  house 
in  Cleveland  that  charges  interest  on  time  sales 
of  phonographs.  According  to  R.  E.  Taylor, 
Starr  district  manager,  as  the  result  of  this  sys- 
tem the  cash  business  of  the  company  in  talk- 
ing mjachines  is  booming  more  than  ever  be- 
fore. Mr.  Taylor  believes  that  the  quicker 
phonograph  dealers  all  over  the  country  come  to 
the  understanding  that  interest  should  be 
charged  on  time  sales  the  more  speedily  will 
their  talking  machine  business  increase. 

The  Starr  Piano  Co.  cannot  get  $50  and  $75 
talking  machines  fast  enough  to  supply  the  de- 
mand, according  to  Manager  Taylor.  The  com- 
pany recently  arranged  for  the  following  con- 
cerns to  handle  Starr  phonographs:  The  Hower 
Co.,  of  Akron;  Massillon  House  Furnishing  Co., 
at  Massillon;  and  C.  A.  Jacobs,  Superior  avenue, 
Cleveland. 


The  Starr  Co.  claims  the  only  Armenian  piano 
salesman  in  Ohio.  His  name  is  Armenag 
Ohanian.  He  speaks  several  languages,  and 
will  be  assigned  to  work  on  the  retail  sales  force 
here. 

School  vandals  are  likely  reveling  in  the 
strains  of  "The  Star  Spangled  Banner"  or  pos- 
sibly "Somewhere  a  Voice  Is  Calling."  It's  all 
due  to  the  fact  that  a  phonograph  and  a  num- 
ber of  records  were  stolen  from  Gordon  school 
here  yesterday.  The  phonograph  was  pur- 
chased by  the  children  of  the  school  by  sub- 
scription. Six  school  phonographs  have  been 
stolen  in  Cleveland  the  last  month. 

The  Eclipse  Musical  Co.  moved  into  its  new 
wholesale  quarters  on  upper  Euclid  avenue  this 
week.  The  retail  store  will  still  be  continued 
on  the  avenue  near  East  Ninth  street.  The 
Eclipse  Co.  has  several  floors  as  its  wholesale 
home  in  which  to  store  talking  machines  and 
thousands  of  records.  A  special  feature  of  the 
place  is  a  freight  elevator  in  the  rear  of  the 
building  large  enough  to  take  up  a  whole  dray 
.  full  of  record's  to  the  floors  above.  C.  K. 
Bennett  has  charge  of  the  wholesale  Victor  de- 
partment of  the  Eclipse  Co.,  and  this  depart- 
ment of  the  business  is  steadily  growing. 

The  scarcity  of  talking  machine  needles  is 
embarrassing  some  of  the  dealers  here.  The 
freight  congestion  is  one  of  the  causes  of  this 
congestion,  according  to  the  merchants. 

Piano  and  talking  machine  dealers  are  work- 
ing night  and  day  trying-  to  think  up  new 
schemes  to  educate  the  people  to  enjoy  music 


in  the  home  more  generally.  The  piano  de- 
partment of  the  May  Co.'s  department  store 
during  the  Women's  Exposition  here  recently 
conceived  the  idea  of  interesting-  the  public  by 
conducting  a  guessing  contest  on  a  talking  ma- 
chine which  had  a  certain  number.  The  one 
guessing  the  nearest  to  the  number  got  the 
machine. 


CHANGE  OF  MANAGERS  IN  CLEVELAND 

George  Madson  Resigns  as  Columbia  Manager 
to  Become  Sales  Manager  of  New  Company — 
Is  Succeeded  by  O.  M.  Kiess  From  Toledo 


Cleveland,  O,  April  3. — The  biggest  news  of  the 
month  here  in  the  talking  machine  sphere  of 
activity  is  the  announcement  that  George  Mad- 
son  has  resigned  as  manager  of  the  Columbia 
Graphophone  Co.'s  Cleveland  office  to  become 
sales  manager  for  the  distribution  of  the  Cheney 
talking  machine  for  Ohio. 

Several  rubber  millionaires  from  Akron  are 
backing  the  new  sales  company,  it  is  reported. 
The  main  office  will  be  in  this  city,  and  the 
Cheney  product  will  be  sold  through  dealers  to 
be  appointed  from  time  to  time  throughout 
Ohio.  Present  headquarters  of  the  Cheney  ma- 
chine is  at  the  University  music  store,  Euclid 
avenue,  near  East  105th  street. 

O.  M.  Kiess,  formerly  manager  of  the  To- 
ledo office  of  Columbia  Graphophone  Co.,  suc- 
ceeds Mr.  Madsen  as  temporary  manager  of 
the  Cleveland  Columbia  office  in  the  Kinney  & 
Levan  Building.  The  Columbia  people  have 
sold  out  their  retail  store  at  Toledo  and  trans- 
ferred their  wholesale  department  to  the  Cleve- 
land office,  according  to  Mr.  Kiess. 
*  C.  C.  Koch,  who  has  been  demonstrator  here. 


WE  ARE  NOW  IN  OUR  NEW  FIREPROOF  BUILDING 

Jobbing  Victor  Product  Exclusively 


NEW  EQUIPMENT 


A 


NEW  FACILITIES 


k  THE  BEST  SERVICE 


NEW  SALES  IDEAS 


Complete  Stock  Domestic  and  Foreign  Records 

ECLIPSE    MUSICAL    CO.,  Distributors 

CLEVELAND 
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with  the  Phonograph  Co.,  has  been  promoted  to 
the  position  of  sales  engineer,  and  will  stay  in 
the  Cleveland  office. 

F.  W.  Rose  has  been  appointed  dealer  for  the 
Edison  Co.  at  East  105th  street  and  St.  Clair 
avenue,  this  city. 


SUCCESSFUL  WOMEN  OF  THE  TRADE 

Miss  Ethel  Volk,  Head  of  Victrola  Department 
of  the  May  Co.,  Cleveland,  Has  Won  Present 
Successful  Position  Through  Genuine  Effort 


One  of  the  ladies  in  the  talking  machine  trade 
whose  success  offers'  a  shining  mark  for  others 
of  the  gentler  sex  is 
Miss  Ethel  Volk,  who  is 
in  charge  of  the  Victor 
department  of  the  May 
Co.,  Cleveland,  under 
Dan  J.  Nolan,  manager 
of  the  entire  music  sec- 
tion of  the  store. 

After  working  for  a 
short  time  in  a  piano 
store  in  her  home  town, 
Galion,  O.,  Miss  Volk 
came  to  Cleveland  to 
seek  further  oppor- 
tunities and  having 
studied  voice  and  the 
Miss  Ethel  Volk  piano,  sought  a  position 
in  the  musical  line,  locating  in  the  May  Co.'s 
piano  department.  For  some  months  she  was 
in  charge  of  the  player  rolls  and  was  then  called 
to  look  after  the  talking  machine  department 
temporarily  after  the  man  in  charge  left. 

Several  makes  of  machines  were  handled.  Miss 
Volk  made  it  her  business  to  thoroughly  study 
both  machines  and  records,  learning  the  details, 
styles,  prices^  quality,  etc.  Mr.  Nolan  then  sug- 
gested that  she  take  charge  of  the  department 
temporarily  just  to  "show  what  a  girl  could 
do."  "That  remark  put  me  on  my  mettle,"  de- 
clared Miss  Volk,  "maybe  aroused  a  little  spunk 
in  me,  for  I  determined  then  and  there  to  show 


him  what  a  girl  could  do."  At  that  time  there 
were  just  Miss  Volk  and  an  errand  girl  in  the  de- 
partment. Miss  Volk  found  that  her  knowledge 
of  music  proved  of  great  advantage.  She  made 
friends  of  the  customers  and  the  business  con- 
tinued to  grow.  Finally,  it  extended  to  a  point 
where  more  room  was  required  and  the  stock 
was  moved  to  a  splendid  department  on  the 
fourth  floor,  where  only  Victor  machines  and 
records  were  handled. 

Last  fall  it  was  again  found  necessary  to  en- 


large the  department  and  several  new  rooms 
were  added  to  the  record  section,  as  well  as  an 
entire  new  department  for  the  Victrola  sales- 
rooms. Despite  her  hard  work  in  the  depart- 
ment Miss  Volk  still  finds  time  to  continue  to 
keep  up  her  vocal  work  and  finds  it  a  great 
aid  in  the  business. 

Asserting  her  woman's  prerogative,  Miss  Volk 
does  not  give  her  age,  but  a  glance  at  her  por- 
trait herewith  would  indicate  that  she  is  far 
from  being  old  enough  to  ignore  birthdays. 


SHOWS  BIG  SHIPMENT  OF  MACHINES 

Stock  of  Vocalions,  Edison  Phonographs  and 
Columbia  Grafonolas  Recently  Received  by 
Smith's  Music  House  Over  a  Block  Long 


Parkersbueg,  W.  Va.,  April  2. — The  accom- 
panying photograph  emphasizes  in  graphic  form 


House,  and  lined  up  on  the  curb  edge  before 
being  placed  in  stock  or  storage.  The  machines, 
the  majority  of  them  being  of  the  more  expen- 
sive models,  extended  for  nearly  a  block  and 
served  to  attract  a  vast  amount  of  attention  from 
citizens  who  had  occasion  to  pass  along  Market 
street,  while  they  were  in  position.  Despite  such 
a  substantial  shipment  Edgar  N.  Smith,  proprie- 


Smith's  Music  House,  Parkersburg,  W.  Va.,  Receives  Big  Machine  Shipment 


the  volume  of  talking  machine  business  handled 
by  Smith's  Music  House,  of  702  Market  street, 
this  city.  The  picture  shows  a  recent  shipment 
of  Aeolian-Vocalions,  Edison  phonographs  and 
Columbia    Grafonolas   received  by  the  Smith 


tor  of  the  store,  declares  he  has  difficulty  in 
keeping  sufficient  stock  to  meet  demands. 


M.  M.  Vasquez  has  opened  the  Sonora  Music 
House  at  732  G  avenue,  Douglas,  Ariz. 


A  Tremendous  Sensation ! 

THE  new  internal  type  Arnold  Electric  Motors,  just  announced,  have 
taken  the  phonograph  world  by  storm.    We  have  been  deluged  with 
inquiries  and  requests  from  phonograph  manufacturers  everywhere 
and  our  factory  is  working  overtime  to  insure  prompt  deliveries. 

Phonograph  engineers,  after  the  most  critical  tests  and  examinations, 
have  pronounced  the  Arnold  Electric  Motor  perfect.  They  have  tested  it 
for  everything  necessary  in  a  phonograph  motor — uniformity  of  speed- 
smoothness,  quietness,  endurance  and  durability. 

The  Arnold,  because  of  its  splendid  construction,  superb  workman- 
ship and  reasonable  price  (comparing  favorably  with  spring  motors) ,  is 
destined  to  supplant  spring  motors  on  the  new  phonograph  models. 

Our  factory  and  facilities  are  prepared  to  give  immediate  attention  to 
all  orders. 

Write  us  for  quantity  prices. 

Arnold  Electric  Co.  (Phonograph  Division),  Racine,  Wis. 


FURNISHED 
TWO  WAYS 

Complete 
Electric  Unit 

comprising  Electric 
Motor,  Rheostat,  turn- 
table and  turntable 
mechanism  mounted  on 
a  board  of  suitable  size 
to  fit  any  type  or  size 
machine. 

Electric  Motor 
Only 

with  or  without  Rheo- 
stat— size,  winding  and 
construction  suitable  for 
operating  your  own 
mechanism. 
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The  NEW  EDISON 

Sheraton  Cabinet  (Mahogany) 


The  Edison  Probationary  Zone  Policy  is  a 
policy  of  self-protection  for  the  dealer.  Under 
this  policy,  the  extent  of  the  dealer's  business 
and  the  amount  of  his  profits  are  determined 
by  his  loyalty  to  the  policy  and  the  intensity 
with  which  he  cultivates  his  prescribed  zone 
of  operations. 


I 


I  E 
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The  NEW  EDISON 

Queen  Anne  Period  Cabinet  (Walnut) 


Perhaps  there  is  a 

NEW  EDISON 

dealership  open  in  your  vicinity.  You  might 
be  in  a  position  to  meet  the  requirements. 
An  inquiry  would  reveal  the  situation  if 
addressed  to 

THOMAS  A.  EDISON,  Inc. 

279  Lakeside  Ave.,  ORANGE,  N.  J. 
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The  Trade  In  Boston  And  New  England 

JOHN  H.  WILSON,  MANAGER,  324  WASHINGTON  STREET,  BOSTON,  MASS. 


Boston,  Mass.,  April  8. — Spring  business  in 
the  talking  machine  field  has  begun  briskly  and 
the  prospect  of  a  long  international  struggle 
does  not  appear  to  have  much  weight  in  the 
call  for  machines  and  records.  Jobbers  and 
dealers  throughout  the  city  do  not  seem  to  take 
the  prospective  situation  very  seriously,  and  the 
cry  at  some  places  is  the  one  that  is  so  fre- 
quently heard  approaching  the  holiday  season, 
a  scarcity  of  goods.  At  several  places  changes 
are  under  way  in  the  interior  arrangement  all 
looking  to  larger  resources  for  the  conduct  of 
business.  Now  that  better  weather  obtains 
there  are  more  persons  about  the  city  and  the 
talking  machine  centres  are  finding  larger 
crowds  of  buyers  every  day.  There  has  been 
no  lack  of  patriotism  among  the  dealers  and 
jobbers  and  along  with  their  brethren  in  other 
lines  of  activity  they  have  displayed  the  stars 
and  stripes  generously. 

Removal  of  Columbia  Co.'s  Wholesale  Dept. 

The  principal  news  of  the  month  is  the  re- 
moval of  the  wholesale  department  of  the 
Columbia  Graphophone  Co.  from  its  old  quar- 
ters in  Tremont  street  to  a  new  suite  of  of- 
fices at  137  Federal  street,  near  the  South  Sta- 
tion, advance  mention  of  which  was  made  last 
month.  It  is  here  that  F.  E.  Mann,  the  new 
manager,  is  now  ensconsed  and  with  him  a 
good  proportion  of  the  men  and  women  who 
formerly  were  to  be  found  at  the  Trement 
street  store.  The  wholesale  headquarters  oc- 
cupy three  large  floors,  the  second,  third  and 
fourth  of  the  building.  On  the  first  of  the 
three  is  the  large  accounting  department,  which 
occupies  the  larger  part  of  the  Federal  street 
front.  The  wholesale,  general  and  private  of- 
fices are  toward  the  rear.  There  is  a  full  com- 
plement of  new  oaken  desks  and  when  the 
incidental  work  gets  completed  and  rugs  are 
down  and  the  offices  of  Manager  Mann  and 
others  are  fully  furnisihed  the  interior  will 
prove  to  be  one  of  the  best  equipped  offices 
in  the  city.  There  is  an  abundance  of  day- 
light. The  floor  above  is  devoted  to  a  large 
stock  room  for  machines  and  records  and  for 
the  latter  there  are  now  being  built  in  tier 
after  tier  of  commodious  shelves.  The  next 
floor  is  given  over  to  the  dictaphones  and  re- 
pair departments  and  much  of  the  goods  will 
lie  shipped  from  this  floor,  although  some  ship- 
ping also  will  be  done  from  the  floor  below. 


This  is  only  the  merest  mention  of  the  whole- 
sale department.  Next  month  there  will  be 
a  fuller  description  with  pictures  of  the  various 
floors. 

Eastern  Co.'s  Renovation  Plans 

Changes  in  the  interior  of  the  second  and 
third  floors  of  the  Eastern  Talking  Machine 
Co.  are  progressing  rapidly,  but  it  will  be  a 
fortnight  at  least  before  everything  is  in  suf- 
ficient shape  to  be  occupied.  In  the  meantime 
much  of  the  businessi  of  the  quarters  is  being 
done  on  the  ground  floor,  where  a  large  staff 
of  male  and  female  clerks  are  kept  busy.  A 
large  hanging  sign  in  the  middle  of  the  sales- 
room informs  visitors  of  what  they  may  expect 
in  the  way  of  complete  equipment  when  the 
changes  are  completed.  Among  the  features 
that  are  being  given  especial  attention  in  the 
improvements  are  the  large  reception  room,  the 
foyer  and  fourteen  parlors  for  private  demon- 
stration purposes.  The  demand  for  Victor  out- 
fits and  records,  says  Billy  Fitzgerald,  the  whole- 
sale manager,  has  been  exceedingly  heavy  the 
past  few  weeks  and  there  has  been  some  dif- 
ficulty in  supplying  everybody  with  all  the  goods 
wanted. 

Grafonola  Co.  Will  Have  Attractive  Quarters 

The  plans  which  Manager  Arthur  Erisman  has 
had  drawn  for  his  retail  establishment  in  the 
old  Columbia  location,  corner  of  Tremont  and 
Avery  streets,  will  be  put  into  execution  imme- 
diately, which  means  that  there  will  be  consid- 
erable rearrangement  in  the  interior  of  the  two 
floors.'  The  shop  hereafter  is  to  be  called  the 
Grafonola  Co.  of  New  England  and  the  Colum- 
bia line  will  be  carried  in  large  quantities,  for 
Mr.  Erisman  is  out  to  do  a  big  business,  which 
will  not  be  difficult  when  one  considers  his  own 
ability  and  capacity  for  hard  work,  together 
with  the  efficient  staff  he  always>  has  had  around 
him,  perfectly  schooled  as  they  are  in  the  art 
of  selling.  When  Mr.  Erisman's  plans  are  com- 
pleted present  and  prospective  patrons  of  this 
shop  will  find  a  pleasing  surprise  awaiting  them. 
Larger  Emerson  Quarters  in  the  Hub 

The  Boston  offices  of  the  Emerson  Phono- 
graph Co.,  which  have  been  on  the  eighth  floor 
of  the  Dexter  building,  in  the  heart  of  the  retail 
section  of  Washington  street,  have  been  moved 
to  the  floor  below,  the  seventh,  where  Manager 
Ray  now  has  a  suite  of  rooms  better  adapted  to 
his  needs.    There  is  a  general  office,  his  private 


office  and  a  good-sized  store  room.  Mr.  Ray 
says  there  are  now  about  sixty  dealers  in  Boston 
carrying  the  Emerson  line  and  all  of  them  are 
doing  a  large  business.  He  is  planning  for 
several  unique  window  displays  in  some  of  the 
large  stores  within  a  few  weeks. 
Business  Prospects  Look  Good  to  W.  O.  Pardee 

W.  O.  Pardee,  of  the  Pardee,  Ellenberger  Co., 
Inc.,  of  New  Haven,  when  he  called  at  the 
Boston  headquarters  a  few  days  ago  to  consult 
with  Manager  Frederick  H.  'Silliman,  expressed 
himself  as  well  satisfied  at  the  way  busi- 
ness is  showing  up  everywhere  throughout  his 
territory.  N.  E.  Ripley  of  the  traveling  staff  of 
the  company,  who  makes  his  headquarters  at 
the  Oliver  street  warerooms,  has  just  returned 
from  a  three-weeks'  trip  through  Maine,  New 
Hampshire  and  Massachusetts,  where  he  was  on 
a  tone-testing  tour,  accompanied  by  Miss  Ida 
Gardner,  who  is  doing  such  good  work  for  the 
Edison.  Everywhere  they  went  they  were 
greeted  with  large  audiences,  the  largest  be- 
ing at  Bangor,  Me.,  where  2,100  people  crowded 
into  the  hall  eager  to  hear  the  new  types  of  Edi- 
son phonographs  in  which  there  was  everywhere 
the  deepest  interest.  The  smallest  audiences 
anywhere,  Mr.  Ripley  says,  were  never  less  than 
1,000  persons.  After  leaving  New  England  Miss 
Gardner  went  to  Toronto  as  one  of  several  cities 
of  Canada  where  she  was  to  give  concerts. 
Miss  Parrett  Goes  to  Springfield 

Miss  Pearl  Parrett,  who  has  been  a  successful 
demonstrator  for  the  Columbia  Graphophone 
Co.  while  the  wholesale  .and  retail  departments 
were  together  in  Tremont  street,  has  gone  to 
Springfield,  where  she  will  associate  herself  with 
the  Columbia's  branch  in  that  city,  of  which  her 
father,  R.  L.  Parrett,  is  the  successful  manager. 
Miss  Parrett  will  be  greatly  missed,  as  she  was 
popular  and  met  with  marked  success  in  her 
special  line  of  endeavor. 

One  of  Our  Distinguished  Visitors 

District  Manager  R.  F.  Bolton,  of  the  Colum- 
bia Co.,  whose  territory  now  includes  New 
England,  was  a  visitor  to  Boston  the  first  of 
the  month.  He  came  over  just  at  the  time  the 
wholesale  department  under  Manager  Mann  was 
about  severing  itself  from  the  retail  depart- 
ment, and  he  was  well  pleased  at  the  business- 
like and  expeditious  manner  in  which  this  rather 
difficult  change  was  accomplished.  With  New 
England  now  included  in  his  territoor  Manager 
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EXCLUSIVELY  EDISON 


1 


PARDEE-ELLENBERGER 


Music's  Re-Creation  is  Edison's  latest  con- 
tribution to  the  arts  and  the  sciences.  It  has 
inspired  more  than  two  hundred  music 
critics  to  declare  that  Edison's  Re-Creation 
of  music,  both  vocal  and  instrumental,  is 
utterly  indistinguishable  from  the  original 
when  heard  in  direct  comparison.  Write 
us  for  particulars. 


BOSTON 


NEW  HAVEN 
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 THE  TRADE  IN  BOSTON  AND  NEW  ENGLAND— (Continued  from  page  14) 

Bolton  will  be  making-  frequent  trips  to  this 
section. 

Busy  Times  With  M.  Steinert  &  Sons  Co. 

M.  Steinert  &  Sons  Co.,  both  at  its  Arch  street 
Victor  quarters  and  at  its  Boylston  street  store, 
is  finding  business  unusually  good.  The  Arch 
street  establishment  is  now  so  well  under  way 
that  a  large  proportion  of  Victor  buyers  know 
the  place  and  for  those  who  are  daily  down 
town  it  affords  an  excellent  purchasing  center. 
Manager  Foote,  who  succeeded  Manager  Royer 
several  weeks  ago,  is  keeping  a  close  eye  on 
every  detail  of  the  business  and,  as  he  had 
been  there  for  some  time  prior  to  assuming  his 
present  important  position,  he  had  a  good  oppor- 
tunity of  becoming  well  schooled  in  Victor  prod- 
ucts and  the  Victor  system  of  selling. 

New  Addition  to  Chickering  Force 
One  of  the  new  additions  to  the  Edison  and 
Victor  staff  of  the  Chickering  &  Son's  ware- 
rooms  is  E.  M.  Jorgensen,  who  is  well  ac- 
quainted with  the  business,  having  been  con- 
nected with  this  same  house  several  years  ago. 
Joins  Eastern  Co.  Force 
Charles  Urlass,  heretofore  one  of  the  outside 
men  with  the  Victor  and  Edison  departments  of 
Chickering  &  Sons,  has  associated  himself  with 
the   Eastern  Talking  Machine  Co.  and  is  as- 
sisting Billy  Fitzgerald  in  the  wholesale  end. 
Again  in  Harness 
W.  S.  Parks,  one  of  the  staff  of  the  Grafo- 
nola  Co.  of  New  England,  who  has  been  at  the 
Homeopathic  Hospital  for  an  operation,  has  suf- 
ficiently recovered  to  be  discharged  and  after 
a  rest  at  home  will  resume  his  work  next  week. 
With  the  Columbia  Co. 
A  new  acquisition   to  the  Columbia's  local 
forces   in    the   wholesale   department   is  Miss 
Minerva   M.  Clark,   who  has  been  associated 
with  Michael  J.  Sullivan,  a  Columbia  dealer  at 
Lawrence.     Miss  Clark  succeeds  Miss  Parrett 
as  a  demonstrator  for  this  territory. 

Miss  Gluck  Calls  on  Hume  Co. 
Alma  Gluck,  when  she  was  in  Boston  a  short 
time  ago  to  give  one  of  her  popular  vocal  re- 
citals at  Symphony  Hall,  was  a  caller  at  the 
Victor  department  of  the  A.  M.  Hume  Co.  in 
Boylston  street,  and  was  pleasantly  received  by 
Manager  Warren  Batchelder. 

A  Popular  Resort  for  Buyers 
Manager  Hibshman's  Vocalion  headquarters 
in  Boylston  street  have  been  proving  quite  pop- 
ular within  the  past  few  weeks,  and  now  that 
spring  is  coming  there  are  a  great  many  per- 
sons passing  to  arid  fro,  for  this  is  one  of  the 
most  popular  retail  business  thoroughfares  in 
the  city.  The  large  show  window  has  been  at- 
tractively adorned  with  flowering  azalea  plants 


Our  new  model  "PERFECTION"  BALL  BEARING  TONE  ARM  AND 
REPRODUCER,  No.  4,  has  proven  to  be  a  phenomenal  success  as  more  than  half  of 
the  Edison  dealers  in  the  country  and  many  who  sell  other  makes  of  machines  as  well 
are  promoting  the  exclusive  sale  of  this  newly  improved  accessory.  Almost  25,000  sets 
are  now  in  use  and  giving  excellent  satisfaction  to  the  owners  of  Edison  Disc  machines. 
For  playing  lateral  cut  records  on  all  types  of  Edison  Disc  machines  this  accessory  has 
proven  to  be  unequaled,  both  mechanically  and  scientifically.  All  phonograph  dealers 
should  carry  a  quantity  in  stock.  It  helps  the  Edison  dealer  to  sell  machines  and  when  shown 
to  owners  of  Edison  Disc  machines  by  dealers  who  handle  lateral  cut  records,  it  will  be 
the  means  of  creating  a  new  demand  for  steel  needle  records.  Prices  quoted  on  application. 


(THE  PERFECTION  BALL  BEARING 
TONE  ARM  is  a  patented  mechanism.  The 
ball  bearing  swivel  idea  is  our  origination  so 
therefore  all  manufacturers  of  ball  bearing 
tone  arms  are  cautioned  against  infringing  this 
patent.) 


NEW  ENGLAND  TALKING  MACHINE  CO. 

16  BEACH  STREET  BOSTON,  MASS. 

thus  exhibiting  the  Vocalion  machines  in  a  hand- 
some setting. 

Transacting  a  Big  Business 

The  Edison,  Columbia  and  Victor  business  at 
the  C.  E.  Osgood  &  Co.'s  establishment  has  been 
large  the  past  few  weeks,  though  to-day  Man- 
ager Chester  J.  Sylvester  said  there  had  been  a 
slight  falling  off  in  business  which  was  to  be 
expected  under  the  present  national  conditions. 
The  graphophone  department  of  this  large  fur- 
nishing house  does  one  of  the  largest  annual 
businesses  of  any  similar  department  in  a  like 
store  in  the  city. 

C.  C.  Harvey  Co.'s  Easter  Window 
A  handsome  Victor  machine  is  given  beautiful 
surroundings  in  the  window  of  the  C.  C.  Harvey 
Co.  In  the  center  of  the  enclosure  is  a  large 
fountain  with  gold  fish  swimming  about  in  the 
basin.  All  about  are  flowering  plants  in  a  va- 
riety of  colorings.  ■  Manager  White  has  found 
business  very  good  of  late. 


OPENS  NEW  STORE  IN  BENNINGTON 

Greenfield,  Mass.,  April  7. — So  great  has  been 
the  success  that  Paul  R.  Burtt,  the  Edison  dealer 
here,  has  met  with  that  he  has  branched  out, 
and  lately  opened  a  new  shop  at  Bennington, 
Vt,  where  the  Edison  line  is  exclusively  carried. 
Although  Mr.  Burtt  has  the  Bennington  store 
in  competent  management,  he  is  able  to  get 
there  quite  • regularly  so  that  between  his  two 
places  his  time  is  pretty  well  taken  up. 


REPORTS  AN  INCREASING  BUSINESS 

New  London,  Conn.,  April  7. — The  James  His- 
lop  Co.,  which  is  ably  managed  by  H.  E.  Young 
and  Potter  Brown,  has  had  a  very  good  busi- 
ness ever  since  the  new  year  started  in,  and  the 
three  months  just,  completed  have  been  a  fruit- 
ful quarter.  Mr.  Brown  is  now  feeling  in  fine 
shape  after  his  illness,  from  which  he  suffered 
more  or  less  inconvenience  some  time  ago. 


W;  H.  BAGSHAW  CO 


Lowell,  Mass. 


\ 


Known  the  world  over 
Used  the  world  over 


Why? 


BAGSHAW  NEEDLES 
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The  "Quick- 
Upright 


The  quickest  sale  you  ever  made  in  your  business:  show  a  $75 
Columbia  Grafonola  to  any  man  who  knows  what  the  market 
offers  in  standard  machines  at  this  popular  price.  Tone,  size, 
appearance,  proportions,  here  is  a  sight-seen  evidence  of  a  value 
way  beyond  what  his  money  will  buy  in  another  instrument. 

You  may  as  well  transfer  that  $100  to  your  account,  the  minute 
your  prospect  gets  to  the  point  of  comparing  the  tone  of  the  $100 
Grafonola.  You  can  sell  it  as  music,  aside  from  its  merits  as 
an  artistic,  handsome  instrument. 


Then  the  three  models  of  the  Columbia  Electric  Grafon> 
complete  in  its  appeal  to  the  better,  discriminating  class ( 
sale  you  make.    You  can  get  a  lot  of  meaty  information  tf 

Columbia  Graphophone  Con 
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•offr"  Line  of 
struments 


The  $150  Columbia  Grafonola  is  convincing  evidence  that 
the  Columbia  is  incomparable  as  a  musical  instrument.  The 
highest  tone-quality,  with  every  refinement  of  mechanism,  form 
and  finish  to  correspond. 

Your  prospect  can't  buy  anything  better  than  the  $200  Columbia 
Grafonola — except  the  same  model  with  an  electric  motor  at 
$225.  It  is  the  apex  of  achievement  in  upright  instruments — 
tonally,  mechanically,  artistically,  the  utmost  perfection  of  the 
reproducing  art. 


exclusive  at  $125,  $175,  and  $225 — and  you  have  aline 
rade  that  brings  you  a  good  substantial  profit  on  every  one 
you'll  want  to  have  as  a  progressive  dealer  by  writing  to  the 


>any,  Woolworth  Bldg.,  New  York 
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ABELOWITZ  CO.  OPENS  NEW  STORE 


Well-Known  Local  Talking  Machine  Dealers 
Celebrate  Seventeenth  Anniversary  in  Busi- 
ness by  Formally  Opening  Their  Remodeled 
Home  at  1353  St.  Nicholas  Avenue 


Chester  Abelowitz,  son  of  the  president  of 
the  company,  returned  from  Terre  Haute,  Ind., 
where  for  a  number  of  years  he  was  in  charge 
of  the  Victrola  department  of  A.  Herz  &  Co. 


The  Abelowitz  Phonograph  Co.,  1353  St. 
Nicholas  avenue,  New  York,  on  March  31  cele- 
brated their  seven- 
teenth anniversary  as 
Victor  dealers  by  the 
opening  of  their  newly 
enlarged  and  complete- 
ly renovated  concert 
parlors  and  showrooms. 
The  quarters  have  been 
in  the  hands  of  the  car- 
penters and  decorators 
for  some  time,  and  the 
result  of  their  work  is 
one  of  the  most  attrac- 
tive Victor  showrooms 
in  the  city. 

The    whole  interior 
is  beautifully  arranged 


PHONOGRAPHIC  CHURCHES 

Possibility  the  Future  May  Have  in  Store  for 
Us  Outlined  by  a  Philadelphia  Writer 


Abraham  Abelowitz 


and  the  decorations  are  of  a  high  artistic  order, 
including  walls  of  panel  work  inlaid  with  Japan- 
ese grass  paper  of  a  navy  blue  hue.  The  light- 
ing arrangements  include  both  the  direct  and 
indirect  variety  and  in  the  reception  room  these 
include  silver-mounted  wall  lights. 

The  showrooms  were  crowded  throughout 
the  greater  part  of  the  day  with  visitors,  each 
being  given  a  miniature  Victrola  pin  cushion 
with  a  metal  cabinet.  Among  the  floral  gifts 
to  the  store  were  those  of  the  New  York 
Talking  Machine  Co.,  I.  Davega,  and  Emanuel 
Blout,  and  telegrams  of  congratulation  were 
received  from  the  G.  T.  Williams  Co.  and  the 
S.  B.  Davega  Co. 

Abraham  Abelowitz,  president  of  the  com- 
pany, is  one  of  the  pioneer  Victor  dealers  in 
New  York.  The  store  carries  a  complete  stock 
of  Victor  records,  including  those  of  foreign 
languages. 


The  day  may  soon  dawn  when  a  congregation 
will  purchase  an  entire  embalmed  church  serv- 
ice as  one  buys  a  can  of  soup. 

Hymns  on  the  phonograph,  a  sermon  on  the 
same  instrument,  and  prayers  made  to  order! 
Does  it  sound  fantastic? 

Any  sort  of  instrumental  music  in  churches 
is  relatively  new.  Even  singing  was  tabooed  by 
many  devout  people  in  their  churches  for  cen- 
turies, and  still  is  by  some.  But  now  trained 
choirs  and  great  organs  are  compelling  features 
in  nearly  all  churches  of  all  denominations  that 
can  afford  to  pay  the  price. 

I  once  heard  the  incomparable  choir  in  St. 
Peter's  at  Rome  on  an  Easter  morning.  Soon 
afterward  I  listened  to  a  fine  opera  in  the  Grand 
Opera  House  in  Paris.  The  latter  showed  no 
better  training  than  the  former. 

So  the  world  has  gradually  worked  up  from 
a  state  where  it  prayed  and  preached  under  a 
tree  until  now  it  worships  in  mighty  temples  to 
the  accompaniment  of  all  sorts  of  music. 

There  are,  however,  a  great  many  poor 
churches  which  cannot  pay  for  good  choirs, 
fine  organs,  excellent  sermons,  nor  eloquent 
prayers.  That  is  where  science  steps  in  to  aid 
religion. 

What  could  be  simpler  than  to  have  Caruso, 
McCormack,  Farrar,  and  half  a  dozen  other 
world-known  vocalists  each  do  about  ten  hymns 
for  a  phonograph? 

If  one  church  had  to  buy  the  instrument  and 
purchase  such  records  it  might  more  cheaply 
hire  good  singers.  But  a  thousand  poor 
churches  might  use  the  records  a  la  the  fashion 
of  circulating  libraries.    Pass  them  around. 


3J ARCH  ST^  FBOSTON, 

Victor  Distributors 

Many  talking  machine  owners  are  forming  their 
record  buying  habits  now.  Be  sure  they  find  what 
they  want  when  they  come  to  your  store.  Keep 
your  VICTOR  record  stocks  complete. 

We  can  help  you  for  we  have 

The  Largest  and  Most 

Complete  Stock  of 
Records  in  New  England 


Write,  or  Telephone  Beach  1330 

M.  STEINERT  &  SONS  CO.,  35  Arch  St.,  BOSTON 


Then  let  another  Talmage  do  the  preaching 
for  phonograph  records  and  a  second  Bishop 
Newman  do  the  praying,  circulating  these  rec- 
ords among  the  one  thousand  churches,  and  the 
embalmed  service  is  complete. 

In  this  way  a  cross-roads  church  could  offer 
on  a  Sunday  morning  a  sermon  by  a  ten-thou- 
sand-dollar preacher,  prayers  by  another  ten- 
thousand-dollar  preacher,  and  hymns  sung  by 
three  or  four  soloists,  whose  combined  fee  for 
one  evening  of  opera  might  exceed  $5,000. — 
Girard  in  Philadelphia  Ledger. 


LIVE  TALKING  MACHINE  MAN 


L.  G.  Shatney  Making  a  Record  for  Himself 
With  the  Vocalion  Co.  in  Providence,  R.  I. 


Providence,  R.  I.,  April  4. — One  of  the  recent 
but  live  factors  in  the  trade  is  L.  G.  Shatney, 
manager  of  the  Vo- 
calion Shop,  maintained 
by  the  Vocalion  Co.,  at 
3  3  6-38  Westminster 
street,  this  city,  who, 
since  coming  to  the 
local  trade  from  Boston 
has  succeeded  in  build- 
ing up  a  substantial 
trade  of  a  distinctly 
high  character.  Mr. 
Shatney  has  spent  a 
L.  G.  Shatney  number  of  years  in  the 

music  trade  and  has  been  associated  with  the 
development  of  the  Victor  business  since  its  in- 
ception, having  been  connected  with  the  Aeolian 
Co.,  in  New  York,  and  later  with  the  Vocalion 
Co.  in  Boston.  From  present  prospects  he  will 
make  a  distinct  name  for  himself  in  the  local 
field. 


STRIKING  HEINEMAN  DISPLAY 

Of  Motors  Nos.  2  and  11,  Shown  Elsewhere  in 
Supplement  to  The  Talking  Machine  World 


In  this  issue  of  The  World  are  presented  pho- 
tographs of  two  of  the  popular  motors  in  the 
line  manufactured  by  the  Otto  Heineman  Pho- 
nograph Supply  Co.,  New  York.  These  motors, 
designated  as  Nos.  2  and  11,  have  won  marked 
favor  in  their  respective  fields,  and  are  in  gen- 
eral use  by  talking  machine  manufacturers.  Ac- 
companying the  illustrations  of  the  motors  are 
lists  of  the  detailed  parts  of  each  model,  to- 
gether with  their  numerical  designations  and 
the  quantity  used  per  motor.  These  motors 
are  being  presented  to  the  trade  in  this  form  so 
that  manufacturers,  jobbers  and  dealers  may 
have  a  handy  reference  chart  in  attractive  form. 
The  Heineman  motors,  Nos.  3  and  4  were  pre- 
sented in  the  February  issue  of  The  World, 
and  eventually  the  complete  line  of  the  "Motors 
of  Quality"  will  be  in  the  hands  of  the  trade  in 
similar  form. 


MAGNETIC  REPRODUCER  FOR  TRADE 

Parr  Manufacturing  Co.  Will  No  Longer  Con- 
fine the  Use  of  Their  Attachment  to  a  Single 
Manufacturer — Features  of  Sound  Box 


The  Parr  Manufacturing  Co.,  1  Union  Square, 
New  York,  manufacturers  of  the  Magnetic  Re- 
producer, for  which,  during  the  past  year,  they 
have  given  exclusive  rights  to  one  manufacturer 
of  phonographs,  announce  that  it  will  now  be 
released  to  other  talking  machine  manufactur- 
ers who  make  the  necessary  arrangements.  The 
reproducer  has  several  exclusive  features  and 
can  be  secured  with  either  a  mica  or  a  new 
metallic  diaphragm,  which  is  said  to  rival  mica 
for  its  sound  reproducing  qualities.  The  sound- 
box is  also  of  an  exclusive  design  and  is  quite 
attractive  in  appearance.  The  reproducers  are 
guaranteed  by  the  company  and  are  said  to  be 
indestructible.  Arrangements  were  recently 
made  with  a  manufacturer  of  talking  machines 
to  equip  his  entire  output  with  the  Parr  Mag- 
netic Reproducers. 
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Featuring  the  Musical  Possibilities  of  the 

Talking  Mach  ine     ::     "     -  By  William  Braid  White 


This  is  the  seoond  of  a  series  of  educational  articles  on 
the  Musical  Possibilities  of  the  Talking  Machine  and  how 
they  may  be  utilized  to  increase  sales.  The  third  will  ap- 
pear in  next  month's  Talking  Machine  World. — Editor. 

Last  month  I  began  to  write  in  this  news- 
paper a  series  of  articles  on  the  general  sub- 
ject of  "The  Musical  Possibilities  of  the  Talk- 
ing Machine."  It  is  a  big — a  very  big — topic, 
and  I  am  not  foolish  enough  to  suppose  that 
I  can  exhaust  its  possibilities  very  rapidly. 
But,  like  many  other  large  subjects,  this  one  is 
not  so  well  understood  as  it  might  be,  espe- 
cially, as  often  is  the  case,  by  those  who  above 
all  are  professionally  interested  in  it.  That  is 
why  what  is  said  here  may  do  some  good; 
and  certainly  will  promote  thought. 

It  is  well  to  remember  that  while  the  sound- 
reproducing  machine  is  a  "talking  machine," 
it  is  quite  as  much  a  singing  machine,  a  playing 
machine — a  machine  that  reproduces  anything 
and  everything  in  sound.  Will  you,  then,  let 
me  begin  by  insisting  that  our  Victrolas  and 
Grafonolas  and  Edisons  and  Pathes  and  Sonoras 
and  all  the  rest  of  them  are  tone  machines,  as 
well  as  talk  machines;  that  they  are  more  in- 
teresting, more  valuable  and  a  hundred  times 
more  salable  when  we  concentrate  on  the 
"tone"  side?  Let  us  get  that  fixed  to  begin  with. 
The  Record  Does  It! 

Now,  we  can  go  on  a  step.  What  has  made 
our  sound  machine  worth  while  as  a  sales 
proposition?  Plainly,  the  record.  If  you  could 
not  get  the  Carusos,  the  Lazaros,  the  Mac- 
Cormack's,  the  Muratores,  the  Ciccolinis,  the 
Galli-Curcis,  the  Barrientos,  the  Rappolds,  and 
the  Paderewskis,  the  Spaldings  and  the  Elmans 
and  all  the  rest  of  them,  the  business  would  not 
be  worth  much.  It  is  the  fact  that  the  creators 
of  the  modern  development  of  the  talking  ma- 
chine saw  this,  and  banked  on  it,  that  makes 
the  business  of  to-day  possible.  Yet  this  very 
fact,  this  one  great  overshadowing  fact,  is  often 
neglected  by  the  rank  and  file  of  retailers. 
They  Sell  Each  Other 

The  simple  fact  is  that  the  record  sells  the 
machine  and  the  machine  sells  the  record,  but 
that  neither  can  sell  itself  or  command  a  sale 
of  and  by  itself.  Therefore,  to  sell  many  ma- 
chines we  must  sell  still  more  records;  and 
conversely,  to  sell  the  right  number  of  records 
we  must  sell  the  right  number  of  machines.  At 
the  present  moment,  I  want  to  confine  the  dis- 
cussion to  the  record. 

What  makes  a  record  salable?  Some  people 
will  glibly  tell  you  that  the  advertising  is  what 
sells  them  generally  and  that  people  frequently 
pay  high  prices  for  the  privilege  of  listening  to 
a  great  voice  when  they  really  do  not  appreci- 
ate its  beauties.  We  are  told,  in  short,  that 
it  is  not  necessarily  the  intrinsic  merit  of  the 
record,  but  the  fact  that  it  has  been  boosted 
nationally  that  makes  it  a  hit.  Is  this  true? 
Advertising  vs.  Merit 

Partly,  no  doubt,  but  quite  as  much  not  so. 
Advertising,  just  remember  in  passing,  will 
start  anything;  but  it  takes  merit  to  keep  it 
going!  The  records  of  fine  singing  may  get 
their  first  start  through  the  cleverly  conceived 
publicity  of  the  makers;  but  not  all  the  pub- 
lictiy  in  the  world  can  keep  them  going  unless 
the  public  really  like  them.  And,  in  fact,  the 
longer  you  think  it  over,  the  more  you  will 
see  that  people  who  never  took  a  singing  lesson, 
who  cannot  sing  a  note,  who  will  candidly  tell 
you  that  classical  music  bores  them  stiff,  never- 
theless do  like  to  hear  fine  voices  and  will  buy 
records  of  such  voices. 

Try  This! 

Keep  a  systematic  set  of  memoranda  regard- 
ing your  sales,  the  kind  of  persons  who  buy 
records,  the  kind  of  records  they  buy  and  the 
changes  in  their  taste  indicated  by  changes  in 
the  types  of  record  bought.  Do  this  in  one 
hundred  selected  cases.    Keep  the  records  for 


a  year,  noting  each  purchase  made,  in  detail, 
with  the  date  of  buying.  At  the  end  of  a  year 
check  up  the.  results  and  you  will  find  that 
the  average  shows  a  steadily  ascending  curve  in 
taste-indication;  a  curve  steadily  climbing  from 
the  silly  to  the  sane,  from  the  rag  to  the  rhap- 
sody, from  the  ideals  of  the  Great  White  Way 
to  those  of  La  Scala  and  Bayreuth.  The  prog- 
ress is  not  always  rapid  or  easy,  but  it  is  steady. 

Mark  this  fact:  The  talking  machine  and  its 
records  of  great  music  are  doing  more  than  is 
being  done  by  any  other  one  agency  to  spread 
the  gospel  of  musical  taste  among  the  Amer- 
ican people. 

And  then  note  this:  All  investigation  proves 
that  the  real  money  in  this  business  comes  from 
intelligently  pushing  the  sale  of  the  best  records 
and  from  putting  all  the  boosting  power,  all 
the  salesmanship  and  all  the  brains  into  this 
side  of  the  record  department 

Another  Suggestion 

Last  month  I  ventured  to  make  a  suggestion 
regarding  the  follow-up  of  talking  machine 
sales  in  a  manner  calculated  to  produce  sales 
of  high-class  records.  The  meat  of  the  idea 
was,  and  is,  that  the  principal  obstacle  in  the 
way  of  high-class  record  selling  lies  in  lack 
of  public  familiarity  with  music,  with  musical 
terms  and  with  the  art  in  general.  The  gen- 
eral idea  there  set  forth  rests  upon  the  same 
basis  as  the  notion  now  being  expounded,  but 
the  results  are  somewhat  different. 

I  said  above  that  it  is  people's  lack  of  fa- 
miliarity with  the  art  of  music  that  stands  in 
their  way  when  the  question  of  record-buying 
comes  up.  At  the  same  time,  we  all  know  that 
when  once  a  purchaser  has  been  induced  to  listen 
a  few  times,  the  lure  of  art-singing,  art-playing 
and  art-music  in  general  begins  to  be  felt;  and 
then  the  cheap  stuff  is  never  quite  as  alluring  as 
before.  How,  then,  can  we  get  our  purchasers 
who  know  nothing  of  the  best  in  music  to  make 
the  plunge? 

The  idea  I  have  in  mind  to  set  forth  may 
seem  radical  or  not  practical.  But  one  gets 
used  to  that.  Everything  new  is  impossible 
until  some  .darned  fool  does  it;  and  then  we 
all  remember  we  were  going  to  try  to  do  the 
very  same  thing  ourselves  some  day.    So,  I  be- 


lieve, it  may  be  with  what  I  aim  to  propose  here. 

Everybody  has  seen,  or  ought  to  have  seen, 
that  very  remarkable  book,  "The  Victor  Book 
of  the  Opera."  Goodness  knows  what  it  cost 
the  Victor  people  to  put  it  on  the  market;  and 
certainly  the  price  it  sells  for  at  retail  is  a 
whole  lot  less  than  its  cost  to  manufacture. 
But  it  is  a  marvelous  piece  of  work  in  another 
way  beyond  this.  It  is  a  marvelous  piece  of 
work  because  of  what  it  contains.  The  story 
of  every  opera  of  any  importance,  from  which 
a  single  aria  or  chorus  or  overture  exists  in 
the  form  of  a  Victor  record,  is  set  forth  in  full, 
with  historical  factsr  musical  facts  and  human 
interest  facts  all  together.  No  person  who  has 
one  record  of  one  song  or  air  or  chorus  sung 
in  Italian,  French,  German  or  English  will  fail 
to  feel  renewed  interest  after  learning  from  this 
book  the  true  story  of  that  music,  learning  why 
it  is  and  what  it  means. 

Intelligence! 

You  see,  it  is  one  thing  to  listen  to  a  fine 
tenor  or  soprano  singing  beautifully  in  Italian 
or  French,  and  listen  appreciatively;  but  it  is 
quite  another  thing  to  appreciate  intelligently. 
If  you  don't  know  the  language  and  don't  know 
the  opera  or  oratorio  or  song-cycle  from  which 
the  air  is  drawn,  the  only  thing  that  can  take 
your  fancy  is  the  mere  lusciousness  of  sound. 
That,  in  itself,  is  all  very  well,  but  it  does  not 
create  an  intelligent  interest  in  records  gener- 
ally. Yet  it  is  precisely  this  intelligent  interest 
that  we  desire  to  cultivate.  For  just  as  soon 
as  you  get  people  to  thinking  about  the  in- 
trinsic merits  of  what  they  buy,  so  soon  you 
may  be  sure  that  the  job  of  selling  the  mer- 
itorious goods  will  become  steadily  easier. 

In  short,  the  best,  easiest  and  quickest  way  to 
sell  high-class  records  is  to  encourage  an  in- 
terest in  those  records  above  and  beyond  the 
mere  fact  that  each  of  them  represents  a  re- 
production of  the  voice  or  of  the  violin  playing 
of  Signor  So  and  So. 

The  Kids! 

Again:  In  this  great  and  glorious  country 
business  is  organized  for  the  women  and  the 
kids.  You  cannot  go  wrong  if  you  cater  to 
them.    If  you  cater  to  men's  partiality  for  the 

(Continued  on  page  21) 


Lansing 


Khaki 
Moving  Covers 

Protect  from  Rain  and  Dust 

and  will  enable  you  to  deliver  your 
phonographs  free   of  blemishes  of 

all  kinds  ^  Carrying  Strap  Shown  in  Cut,  $1.00 

THESE  covers  are  made  of  Government  Khaki,  interlined  with 
heavy  felt  or  cotton,  fleece-lined,  quilted  and  properly  manu- 
factured.   Perfect  protection  in  all  weather. 


GRADE  B 


GRADE  A 


Use  the  Lansing  Khaki  Moving  Cover  and 
your  delivery   troubles   will    be  over. 


Write  for  booklet 


$g.oo 

7^  E.  H.  LANSING 

611  Washington  St.  BOSTON 


Carrying  Straps  Extra 
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COMPLETE  LINE  OF 

High  Grade  Period  Design  Phonographs 

in  Mahogany  and  Oak,  at  $50,  $60,  $75,  $100,  $150,  $200,  $250  and  $300 

"Our  Cabinets  are  made  by  the  J.  K.  Rishel  Furniture  Co.,  whose  forty-nine  years' 
experience  in  the  manufacture  of  fine  furniture  is  a  guarantee  of  a  perfectly 
designed,  constructed  and  finished  phonograph,  playing  every  type  of  record." 

Every  Machine  Equipped,  free  of  charge,  with  the 
RISHELL  AUTOMATIC  STOP 

RISHELL  PHONOGRAPH  COMPANY,  Williamsport,  Pa. 


NEW  YORK  SHOWROOMS 
244  Madison  Ave.  cor.  38th  St. 

"One  Block  East  of  Fifth  Ave." 
Telephone:  Vanderbilt  2263 


PHILADELPHIA  SHOWROOMS 

1019  Filbert  Street 
"Near  10th  and  Market  Streets" 
Telephone:  Walnut  2876 


COLUMBUS  SHOWROOMS 
40  West  Spring  Street 
"Next  the  Chittenden  Hotel" 
Telephone:  Main  4179 


BOSTON  SHOWROOMS 
69  Canal  Street 
"One  Block  from  North  Station" 
Telephone :  Haymarket  1907 
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Columbia  product  never  disappoints.  It  is 
the  product  that  the  public  wants— before 
they  buy,  and  by  the  same  token  after  they 
buy,  too. 


( Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


FEATURING  THE  POSSIBILITIES  OF  THE  TALKING  MACHINE 

(Continued  from  page  19) 


gentler  sex  and  said  gentle  one's  partiality  for 
the  children,  you  are  likely  to  make  a  hit.  1 
have  a  friend  who  bought  a  talking  machine 
some  years  ago  when  his  boy  and  girl  were 
quite  young,  twelve  and  ten,  respectively.  He 
is  a  man  whose  musical  taste  is  naturally  clean 
and  sane,  although  he  has  had  no  musical  train- 
ing at  all  in  the  ordinary  sense.  But  he  is  a 
type  of  the  thinking  American  business  man. 
When  he  got  his  talking  machine,  he  might  not 
have  used  good  judgment  in  selecting  records. 
If  he  had  thought  only  of  what  would  amuse 
the  kids  at  their  then  age,  he  would  have  bought 
some  pretty  poor  stuff.  But  he  was  advised  by 
a  broad-minded  dealer  to  buy  a  stock  of  good 
records;  and  the  advice  was  backed  up  by  prac- 
tical help  in  selecting. 

Educating  Them 

My  friend  has  deliberately  used  his  record 
library  to  help  educate  his  children  in  musical 
appreciation.  For  instance,  both  of  those 
young  ones  are  familiar  with  the  whole  opera 
of  "Tannhauser,"  know  almost  all  the  arias, 
know  the  overture  by  heart,  and  even  know  the 
names  of  the  most  famous  singers  who  have 
taken  the  principal  parts.  They  can  rattle  off 
the  list  of  Verdi's  operas  and  know  the  story 
of  each  one,  not  to  mention  humming  the  airs. 
They  have  a  working  acquaintance  with  the 
"Messiah"  and  can  tell  the  difference  between 
Elman's  and  Powell's  renditions  of  Dvorak's 
"Humoresque."  In  a  word,  my  friend  has  edu- 
cated his  young  people  in  musical  appreciation 
so  practically  that,  in  the  case  of  the  daughter 
at  least,  some  originally  unpromising  material 
has  been  turned  into  real  talent,  and  she  has 
taken  intelligently  to  musical  studies  with  most 
encouraging  results  to  date. 

Now,  every  mamma  and  almost  all  the  papas 
in  this  broad  land  will  be  eager  to  follow  my 
friend's  example,  but  most  of  them  do  not  know 
how  to  set  about  it.  Here,  friend  dealer,  is  your 
opportunity,  if  you  but  can  see  it. 

Go  After  the  Parents! 

Go  after  the  parents  on  the  side  of  their  love 
for  their  children.  Don't  rest  content  with  mere 
talk,  spasmodically  in  advertisements,  about 
bringing  the  great  masters  into  the  home;  but 
show  the  fathers  and  mothers  that  it  actually 
pays  to  give  their  children  every  opportunity 
to  live  in  an  atmosphere  of  the  very  best  that 
music  has  to  offer.  Remember  that  in  your 
record  stock  you  have  an  unique,  unrivaled,  un- 
surpassable collection  of  great  music;  and  you 
have  to  fell  people  that  such  music  pays  a 
thousand  times  over  when  approached  intelli- 
gently, and  intelligently  appreciated.  Such  in- 
intelligence  is  positively  more  usual  in  the 
fresh  childish  mind  than  in  that  of  the  adult. 

There  is  the  idea  in  two  parts:  First,  encour- 
age intelligent  thought  about  music;  second, 
show  the  educative  value  for  the  children. 
Speaking  Practically 

And  now,  one  or  two  practical  suggestions: 

First:  Use  the  Victor  book  and  all  the  other 


literature  you  can  get  hold  of.  For  instance, 
give  a  copy  of  that  book  of  Upton's,  "The 
Standard  Operas,"  with  every  purchase  of  so 
many  dollars'  worth  of  high-grade  records.  Con- 
fine the  offer  to  the  high  grades. 

Second:  Run  a  series  of  advertisements,  us- 
ing the  material  above  mentioned  to  give  your 
data,  in  which  one  special  opera  shall  be  de- 
scribed, and  its  story  told,  with  facts  about  its 
date  and  the  life  of  its  composer,  ending  with  a 
list  of  the  arias  and  choruses  which  appear  in 
your  record  catalogs.  Feature  one  special  opera 
each  time  and  make  the  whole  run  in  a  space 
about  two  columns  wide  by  eight  inches.  More 
is  not  needed.  Carry  this,  say,  weekly,  as  part 
of  your  regular  newspaper  advertisement  and 
always  bring  in  the  children,  if  you  can,  in  the 
copy. 

Third:  At  your  store  recitals,  try  the  experi- 
ment (it  has  been  tried  often  with  great  suc- 
cess) of  giving  a  whole  opera  in  record  form. 
"Faust"  and  some  others  are  already  complete 
in  records.  Let  the  programs  contain  the  story 
of  the  opera  and  all  the  data  you  can  find,  espe- 
cially giving  such  details  as  will  enable  the 
listeners  to  identify  the  records  in  succession 
and  know  the  thread  of  the  story.  Remember, 
they  don't  know  Italian,  or  French,  most  of 
them.  I  have  tried  that  myself,  and  know  it 
works  well. 

Fourth:  Put  your  brains,  your  selling  ability 


and  your  push  behind  the  best  records.  Forget 
the  cheap  ones.  Let  those  who  want  the  com- 
edy stuff  ask  for  it.  There  will  be  plenty  of 
asks  at  that.  But 

Fifth:  Whatever  else  you  do,  in  heaven's  name 
remember  that  one  fool  clerk  in  a  demonstrating 
room  can  kill  more  high-grade  from-a-dollar- 
up  record  sales  by  blatant  ignorance  than  ten 
clever  fellows  can  bring  to  life.  Therefore 

Sixth:  Educate  your  clerks,  if  you  can;  or 
hire  them  educated.  Also  educate  your  custom- 
ers, and  they  will  do  the  rest. 

This  is  one  more  setting  forth  of  a  way  of 
looking  at  this  business.  More  are  due  next 
month. 


BECOMES  SALES  MANAGER 

Dayton,  O.,  April  6. — F.  M.  Betz,  formerly  sales 
manager  for  the  Herring-Hall-Marvin  Safe  Co., 
has  joined  the  selling  force  of  the  Thomas  Man- 
ufacturing Co.,  manufacturers  of  tone  arms, 
sound  boxes  and  motors,  in  this  city.  He  will 
assume  the  position  of  sales  manager. 

The  Thomas  Manufacturing  Co.,  which  has 
been  extensively  engaged  in  the  manufacture 
of  specialties  for  years,  has  turned  over  a  large 
part  of  its  plant  to  the  manufacture  of  phono- 
graph parts.  It  has  been  meeting  with  splendid 
success  in  this  field,  and  the  organization  is 
rapidly  being  perfected.  Mr.  Betz  will  have 
entire  charge  of  the  sales  of  this  department. 


Treat  strangers  as  you  would  customers  and 
they'll  become  customers. 


Mr— — ^ 

VICTOR  DEALERS'  GUIDE 

"KEEP  ON  THE  MAINE  LINE" 


C  &  A 
Service 


MAKE  IT 
YOUR 

MAINE  OBJECT 

TO  GET 

THE  MAINE  SERVICE 


CRESSEY  &  ALLEN 

PORTLAND,  ME. 

Victor  Distributors 
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STOCK  SHORTAGE  STILL  EVIDENT  IN  SAN  FRANCISCO 

Shipments  Slow  in  Arriving  From  Factories — Serious  Scarcity  of  Needles — New  Quarters  for 
Edison  Phonographs,  Ltd. — Galli-Curci  Records  Popular — Sonora  Progress — Other  News 


San  Francisco,  Cal.,  April  3. — Shortage  of  stock 
is  the  chief  cause  for  worry  in  the  San  Fran- 
cisco talking  machine  trade.  Shipments  of  ma- 
chines are  slow  in  arriving,  and  several  styles 
of  the  more  popular  makes  are  completely  sold 
out.  The  shortage  of  needles  is  causing  much 
embarrassment  and  promises  to  become  a  se- 
rious problem  when  Lent  closes.  At  the  pres- 
ent time  dealers  are  selling  fibre  needles  when- 
ever possible,  but  as  these  needles  do  not  play 
loud  enough  for  dancing,  it  will  be  impossible 
to  use  them  to  replace  the  steel  needle  when 
social  functions  are  recommenced  after  Easter. 
At  the  present  rate  of  demand,  with  the  factories 
taking  no  orders  from  the  Coast,  it  is  highly 
probable  that  there  will  be  no  steel  needles  to 
be  obtained  in  San  Francisco  within  a  short 
time.  At  the  next  meeting  of  the  Talking  Ma- 
chine Dealers'  Association  the  needle  situation 
will  be  brought  up  and  thoroughly  discussed 
with  the  object  of  combining  in  an  effort  to  get 
a  sufficient  supply  of  needles  for  the  Western 
trade. 

Demand  Beyond  the  Supply 

Claude  A.  Adou,  manager  of  the  Emerson 
Phonograph  Co.,  makers  of  the  Emerson  record, 
announces  that  as  a  result  of  the  enormous  sale 
of  records  in  the  Western  territory  he  has  been 
obliged  to  retrench  and  is  opening  no  new  ac- 
counts until  July.  Mr.  Adou  has  signed  up 
several  big  people  to  handle  the  Emerson  rec- 
ord as  jobbers,  and  is  rapidly  placing  them  in 
all  the  towns  on  the  Coast. 

Edison  Phonographs,  Ltd.,  Lease  Quarters 

The  Edison  Phonographs,  Ltd.,  has  been  in- 
corporated in  San  Francisco  by  A.  C.  Ireton  and 
Harry  L.  Marshall,  personal  representatives  of 
Thomas  A.  Edison.  Mr.  Ireton,  formerly  sales 
manager  of  the  Thomas  A.  Edison,  Inc.,  ar- 
rived in  San  Francisco  several  weeks  ago  with 
Judge  DeLos  Holden,  counsel  for  Thomas  A. 
Edison,  and  the  firm  was  incorporated  at  once. 


Mr.  Ireton  is  vice-president  and  general  man- 
ager of  the  new  concern,  and  Harry  L.  Marshall 
will  be  associated  with  him  as  his  assistant.  The 
Edison  productions,  formerly  handled  by  the 
Pacific  Phonograph  Co.,  of  which  A.  R.  Pommer 
is  manager,  will  be  handled  exclusively  by  the 
new  firm  which  will  deal  directly  with  dealers 
throughout  the  Coast.  A  large  two-story  and 
basement  building  has  been  leased1  at  871  Mis- 
sion street  to  house  the  establishment  and  dem- 
onstration rooms,  display  rooms  and  offices  are 
being  completed  as  rapidly  as  possible. 
More  Room  for  Mauzy  Talking  Machine  Dept. 

Byron  Mauzy  has  moved  the  talking  machine 
department  to  the  third  floor  of  his  building  in 
space  recently  vacated  by  the  small  goods  de- 
partment, which  has  been  moved  to  the  en- 
trance floor  of  the  store.  The  entire  fourth 
floor  of  the  store  is  now  given  over  to  record 
demonstration  rooms  making  accommodations 
more  convenient  for  the  handling  of  the  large 
record  business  enjoyed  by  the  establishment. 
A  complete  stock  of  new  process  Edison  rec- 
ords and  the  latest  type  machines  have  been  in- 
stalled and  are  selling  well. 

Conditions  With  Sherman,  Clay  &  Co. 

Sherman,  Clay  &  Co.,  Victor  distributors,  re- 
port that  the  Galli-Curci  records,  which  have 
just  .arrived,  are  making  a  hit,  selling  in  large 
numbers.  L.  S.  Sherman  says  that  the  only 
trouble  experienced  in  the  talking  machine  trade 
is  the  difficulty  of  receiving  goods.  His  estab- 
lishment has  a  large  shipment  of  Victor  goods 
coming  by  boat  through  the  Canal.  This  method 
of  shipping  goods  is  much  surer  than  the  rail- 
road with  traffic  conditions  in  their  present 
state. 

J.  A.  Black,  manager  of  the  Wiley  B.  Allen  Co-, 
talking  machine  department,  reports  business 
"bully  good,"  with  a  great  need  of  Victor  Style 

16.     .,  • 

H.  L.  Marshall,  of  the  Edison  Phonographs, 


is  on  a  two  weeks'  business  trip  to  Portland 
and  points  in  the  Northwest. 

A.  R.  Pommer  Visits  Trade  in  the  East 

A.  R.  Pommer,  of  the  Pacific  Phonograph  Co., 
140  Geary  street,  is  in  New  York  conferring 
with  several  large  makers  with  a  view  to  secur- 
ing the  handling  of  some  other  line  of  phono- 
graphs. Mr.  Pommer  has  completed  a  deal  with 
the  Emerson  Phonograph  Co.  to  handle  a  job- 
bing agency  of  the  Emerson  records  on  the 
Coast. 

Visiting  Trade  in  Interest  of  Sonora 

F.  B.  Travers,  manager  of  the  Sonora  Pho- 
nograph Co.,  109  Stockton  street,  made  a  most 
successful  trip  to  Los  Angeles  during  the  month. 
Mr.  Travers  is  now  in  Seattle  on  a  three  weeks' 
tour  of  the  Northwest,  where  he  is  calling  on 
agencies  and  looking  into  trade  conditions. 

E.  W.  Shepard  and  wife,  of  Shepard  &  Sons, 
Klamath  Falls,  Ore.,  paid  the  Sonora  shop  a 
visit  during  their  recent  stay  in  San  Francisco 
while  on  their  way  to  Los  Angeles  on  a  vaca- 
tion trip.  Mr.  and  Mrs.  Shepard  expect  to 
spend  several  weeks  in  the  South. 

C.  R.  Marlow,  of  the  phonograph  department 
of  C.  A.  Wright  &  Co.,  Santa  Rosa,  was  in  San 
Francisco  on  a  brief  business  trip  several  weeks 
ago. 

Clark  Wise  is  well  satisfied  with  the  past 
month's  business,  especially -in  his  Victor  line. 


FEATURING  MUSIC  IN  THE  HOME 

Ft.  Wayne  Journal- Gazette  Carrying  Page  of 
General  Music  News — Talking  Machine  Man 
Contributes  an  Interesting  Article 


The  Ft.  Wayne  (Ind.)  Journal-Gazette  has 
been  added  to  the  list  of  daily  newspapers  of 
the  country  which  is  conducting  pages  devoted 
to  music  in  the  home,  and  much  of  the  space 
is  given  over  to  talking  machine  interests.  In 
a  recent  issue  of  the  Journal-Gazette  H.  L. 
Tinker,  manager  of  the  Victrola  department  of 
Wolf  &  Dessauer,  contrib.uted  a  most  interest- 
ing column  article  on  musical  development 
through  the  home,  written  along  broad  lines. 


LONG  CABINETS 


D  83 

In  all  finishes.  Specially  adapted 
for  use  with  Columbia  50.  Front 
posts  made  to  follow  lines  of  posts 
on  Columbia  75. 


FIRST  and  FOREMOST 

In  the  cabinet  field. 

Why?    Because  we've  specialized  in 

CONSTRUCTION 
FINISH  and 
ADAPTABILITY 

Our  supremacy  in  these  essentials 
warrants  your  handling  the  perfect 
line. 

That's  why  you  should  anticipate  your 
wants  NOW,  when  the  season's  at 
its  height. 


D  79 

In  all  finishes.    Shown  with  top 

moulding  and  shelves. 
Specially    adapted    for   use  with 
Victrola  IX. 


Prompt  deliveries  on  all  orders.    Write  for  Illustrated  Catalogue  of  complete  line 

THE  GEO.  A.  LONG  CABINET  COMPANY 

HANOVER,  PA. 
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Otto  Heineman  Phonograph  Supply  Co. 

INCORPORATED 

25  WEST  45th  STREET,  NEW  YORK 
FACTORY,  ELYRIA,  OHIO 


CHICAGO 


ATLANTA 


SEATTLE 


Heineman  Motor  No.  2 

"Standard  Motor  for  Table  Machines" 


(Lisl  of  Paris  on  Reverse  Side.) 


Heineman  Motor  No.  2. 


This  motor  is  a  double  spring,  worm  drive  motor.  The  spring  barrels  are  mounted 
in  horizontal  position,  the  gears  have  triangular  teeth.  The  worm  gear  is  manufactured 
from  the  best  material  obtainable,  and  produced  by  special  machinery  in  the  factory. 

This  motor  is  of  rigid  construction  and  the  governor  bearing  plates  are  equipped 
with  eccentric  thrust  bearings,  by  means  of  which  adjustment  is  very  simple,  thus 
increasing  the  ease  of  the  running  of  the  motor. 

The  No.  2  type  motor  will  run  through  two  12 -inch  records  or  three  10 -inch 
records  with  one  winding.  The  running  and  the  winding  of  this  motor  is  practically 
noiseless.    This  motor  can  also  be  furnished  with  No.  3  type  handle  and  escutcheon. 


President 


Otto  Heineman  Phonograph  Supply  Co. 

INCORPORATED 

25  WEST  45th  STREET,  NEW  YORK 
FACTORY,  ELYRIA,  OHIO 


CHICAGO 


ATLANTA 


SEATTLE 


Heineman  Motor  No.  2 


Parts  List 


Parts  List  No.  2  Motor 


Part 
Number 

27 
416 
936 
2358 
2558 
2963 
4437 
7953 
9199 
9234 
9657 
9658 
9663 
9681 
'«„X2 
9683 
9693 
9694 
9697 
9698 
9707 
9708 
9709 
9711 


Description 


No.  8-32  R.H.M.  Screw. 
No.  8-32  R.H.M.  Screw. 
No.  4-36  Spec.  Screw... 

Washer  

No.  2-56  Spec.  Screw... 
No.  10-32  R.H.M.  Screw 
No.  2-56  Spec.  Screw.  . . 

Lock  Washer  

Rubber  Washer  

Washer  

Collar  

Crank  Shaft  Spring  

Speed  Regulator  Ann. . . 
Thrust  Bearing  Plate.  . . . 

Intermediate  Gear  

Governor  Disc  

Ratchet  Wheel  

Guide  

Crank  Gear  

Brake  Spring  

Spring..  

Driving  Gear  

Top  Frame  Plate  

Frame  Stud  (Right) .... 


Quantity 
Used  Per 

Part 

Motor 

Number 

4 

9712 

12 

9716 

6 

9718 

4 

9719 

7 

9721 

4 

9723 

1 

9724 

12 

9727 

8 

9731 

6 

9732 

9734 

9739 

9742 

9743 

9744 

9748 

9924 

9929 

9932 

9947 

9959 

10068 

10249 

10338 

Description 


Frame  Stud  (Left)  

Shaft  

Turntable  Gear.  .  . ,  

Shaft  "  

Governor  

Spring  Barrel  

Spring  Barrel  

Bottom  Frame  Plate  

No.  6-32  Spec.  Screw  

No.  8-32  Spec.  Screw  

Dog  

Frame  Support  

Spacer  (Lower)  

Spacer  (Upper)  

Upper  Collar  

Washer  

Governor  Spring  &  Weight 

Cotter  Pin  

Lock  Washer  

Pin  

Crank  Shaft  

Crank  

Governor  Bushing  

Governor  Bearing  Bracket 


Quantity 
Used  Per 
Motor 

1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 

3 
3 
1 
6 
1 
1 
1 
2 
2 


Otto  Heineman  Phonograph  Supply  Co. 

INCORPORATED 

25  WEST  45th  STREET,  NEW  YORK 
FACTORY,  ELYRIA,  OHIO 


CHICAGO 


ATLANTA 


SEATTLE 


Heineman  Motor  No.  11 


"The  Best  Straight  Gear  Motor" 


Heineman  Motor  No.  11. 


(List  of  Parts  on  Reverse  Side.) 


Motor  No.  11  is  single  spring,  straight  gear  motor.  Same  as  No.  1  motor,  except 
equipped  with  regulating  arm  for  use  with  top  regulating  screw  or  tabulator. 

This  type  of  motor  will  run  through  one  full  12-inch  record  with  one  winding. 
This  style  of  motor  is  used  in  the  better  grades  of  the  very  popular  priced  machines  in 
every  section  of  the  world— and  has  always  has  given  the  very  best  satisfaction. 


President 


Otto  Heineman  Phonograph  Supply  Co. 

INCORPORATED 

25  WEST  45th  STREET,  NEW  YORK 
FACTORY,  ELYRIA,  OHIO 


CHICAGO 


ATLANTA 


SEATTLE 


Heineman  Motor  No.  11 

Parts  List 


P.96O8(0LD) 


0 


0         '  ft 


A.P.96I9 


P. 9612 


A.P.9foO?(OLD) 

P. 47 5 4 


P.  95  69 


R5568 


P. 9567 


P.9I99 


P.  9601 


C.P.9604  A.P.992'5 


P.  2  558 

o 

P.9254 
o 

P.  9932 


^1  ~*     A-s-P|0OZ3    p. 27  P.9562 

'I  A  =  I|"RJ0027 
*  A«2i'RI0022 


P.9577 


P.  9913 


P.9236 


P.  9614 


P.  9  676 


P.  9578 

CJf  A.P.9599 
P9657  P9506  P.9587  v^j, 

(OLD)      (OLD)  CRIOI02        »  W 

''^^  A-P9589  P.9593 

A.P.9409       p^927  y  CP.  9598 

C.P.9629 


A.P.9584  R296?  U 


C  P;  9  617 


Parts  List  No.  11  Motor 


Part 
Number 

27 
2558 
2967 
3437 
4754 
5568 
8924 
9199 
9234 
9236 
9409 
9562 
9567 
9569 
9913 
9577 
9578 
9584 
9586 
9587 
10026 
9593 


Description 


No.  8-32  R.H.M.  Screw 
No.  2-56  Spec.  Screw.. 
No.  10-32  Hesc.  Nut.  . . 

Pin.  

Washer  

No.  8-32  Spec.  Screw.  . 
No.  10-32  Spec.  Screw. 

Rubber  Washer  

Washer  

Pin  

Brake  

Thrust  Bearing  Plate.. 

Collar  

No.  8-32  Hesc.  Nut.... 
Crank  Shaft  Spring.  .  .  . 

Brake  Arm  Spring  

No.  8-32  Spec.  Screw.  . . 

Shaft  

Frame  Stud  

Frame  Stud  

Crank  Shaft  

Crank  Shaft  Pinion.  .  .  . 


Ouantity 
Used  Per 
Motor 


Part 
Number 


9598 
9599 
9601 
9604 
9607 
9608 
9612 
9614 
9617 
9619 
9629 
9657 
9676 
9683 
9923 
9927 
9932 
10068 
10102 
10023 
10027 
10022 


Description 


Intermediate  Gear... 

Governor  Shaft  

Crown  Gear. .  .•  

Governor  

Bottom  Frame  Plate. 

Top  Frame  Plate  

Spring  Gear  

Spring  

Turntable  Shaft  

Barrel  

Tabulator  

Governor  Collar  

Escutcheon  

Governor  Disc  

Weight  

Spring  

Lock  Washer  

Crank  

Speed  Regulator  Arm. 

-yS a  \ Crank  Shaft 
A=2y2"J  Coupling 


Ouantity 
Used  Per 
Motor 
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Thousands  of  families  that  won't  buy  pianos  do  want 
good  music— Columbia  music.  Hundreds  more  who 
have  pianos  still  want  more  music — vocal  music. 
Why  not  make  these  prospective  thousands  of 
families  customers  of  yours? 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphopltone  Co 

Wool  worth  Building,  New  York 


TRADE  HAPPENINGS  IN  ST.  LOUIS 

Talking  Machine  Dealers'  Association  Holds 
Meetings  in  Which  Many  Matters  of  Interest 
Are  Discussed — Celebrate  Mark  Silverstone's 
Forty-sixth  Birthday — Recent  Visitors  to  the 
City — Other  News  of  General  Trade  Interest 


St.  Louis,  Mo.,  April  4. — Two  meetings  of  the 
Talking  Machine  Dealers'  Association  were  held 
last  month.  The  first  was  held  about  the  mid- 
dle of  the  month  and  the  object  of  this  meet- 
ing appears  to  be  something  of  a  mystery.  The 
informant  of  The  Talking  Machine  World  says 
he  was  not  consulted  about  calling  the  meet- 
ing and  when  a  number  of  dealers  gathered 
there  seemed  to  be  something  of  a  strained 
silence,  so  he  started  a  discussion  of  the  war 
and  after  the  terms  for  the  settlement  of  that 
great  conflict  had  been  outlined,  he  introduced 
the  weather  and  that  topic  lasted  until  the 
other  members  got  tired  and  started  home. 

"I  later  learned,"  he  said,  "that  it  was  the 
intent  of  those  who  had  the  meeting  called  to 
formulate  a  plan  of  asking  one  manufacturer  if 
ic  was  to  be  a  settled  policy  with  them  to  re- 
store after  a  few  days  dealers  who  cut  prices. 
It  seemed  to  be  the  idea  of  local  dealers  that 
we  have  no  quarrel  with  the  dealers  who  have 
been  punished,  but  we  would  like  a  knowledge 
of  the  plan  of  the  company."  This  is  said  to 
refer  to  two  downtown  dealers. 

The  second  meeting,  held  March  28,  was  de- 
voted to  a  discussion  of  the  several  resolutions 
previously  adopted  as  to  terms  of  doing  busi- 
ness. It  is  said  that  several  dealers  have  re- 
cently been  questioned  regarding  the  terms  of 
deals  and  that  they  have  defended  these  by 
an  interpretation  of  the  resolutions.  The  in- 
terpretations so  given  did  not  agree  with  the 
understanding  of  other  members,  but  the  latter 
found  it  very  difficult  to  refute  the  views  pre- 
sented or  to  convince  of  their  own.  So  a  meet- 
ing was  called  to  debate  certain  changes.  Some 
defects  were  pointed  out  but  no  definite  action 
was  taken.  It  is  understood  that  the  question 
will  be  taken  up  again  shortly. 

When  Mark  Silverstone,  of  the  Silverstone 
Music  Co.,  came  down  to  business  on  the  morn- 
ing of  his  forty-sixth  birthday  last  week,  he 
was  met  by  the  force,  all  lined  up,  to  wish 
him  many  returns.  In  his  office  he  found  a 
Standard  Dictionary,  opened  to  the  page  that 
explained   the   phonograph,    which   was  illus- 


trated by  a  picture  of  Mr.  Edison's  first  ma- 
chine, also  a  cut  of  a  later  type.  Pinned  to  this 
page  was  the  greeting  of  the  employes,  all 
of  whom  joined  in  the  gift. 

On  the  Saturday  night  following  Mr.  Silver- 
stone entertained  the  force  at  dinner  at  the 
Majestic  Hotel,  after  which  all  returned  to  the 
warerooms,  where  a  dance  was  enjoyed  on  one 
of  the  floors  cleared  for  the  purpose.  The 
music  was  supplied  by  an  Edison  disc  machine. 

Recent  visitors  at  the  Silverstone  warerooms 
included  William  Maxwell,  second  vice-presi- 
dent, and  C.  H.  Wilson,  general  manager  of 
Thomas  A.  Edison,  Inc.,  and  C.  E.  Goodwin, 
manager  of  the  Phonograph  Co.,  of  Chicago. 
The  party  was  en  route  to  Hot  Springs,  but  put 
in  a  busy  day  at  the  Silverstone  warerooms, 
inquiring  into  arrangements  and  methods  and 
going  over  with  Mr.  Silverstone  certain  con- 
templated changes. 


COLUMBIA  "SAXOPHONE  WEEK" 


BELIEVES  IN  ORIGINAL  CIRCULARS 

John  H.  Williams,  Greenville,  S.  C,  Gives  Cus- 
tomers and  Prospects  Interesting  Tips  on  Use 
and  Care  of  Talking  Machines 


John  H.  Williams,  the  active  talking  machine 
dealer  of  Greenville,  S.  C,  believes  in  unusual 
methods  in  attracting  and  holding  the  attention 
of  his  customers  and  prospects.  Mr.  Williams 
sent  out  circulars  regarding  the  care  of  talking 
machines  and  how  to  get  the  best  results  from 
their  use,  and  in  a  recent  circular  emphasized 
the  necessity  of  oiling  the  motor  regularly  to 
insure  proper  wear,  and  gives  much  attention  to 
the  use  of  needles,  a  section  of  the  circular  being 
reprinted  from  an  article  in  the  February  issue 
of  The  Talking  Machine  World  regarding  the 
effect  of  rust  on  needles  and  which  is  duly 
illustrated. 


SUCCEEDS  WITH  VICTOR  LINE 

Lancaster,  N.  H,  April  3— G.  R.  Magoon,  mana- 
ger of  the  chain  of  Bailey's  Music  Rooms  in- 
cluding those  in  this  city,  Berlin  and  Colebrook, 
and  who  maintains  headquarters  here,  some 
months  ago  took  on  the  Victor  line  at  the  local 
store  and  also  in  Berlin.  The  new  departments, 
under  the  full  direction  of  Mr.  Magoon,  have 
met  with  a  measure  of  success  that  has  insured 
their  future  development.  The  Victor  line  is 
now  a  prominent  factor  of  the  Bailey  institu- 
tion. 


TTEN  STONE 


Equal  to  any  ever  imported.    We  are  the  only  miners  and  manufacturers  in  America 
AX  GRADE.    Made  especially  for  and  essential  in  the  making  of  talking  machine  records. 
Used  in  the  formulas  of  the  leading  record  manufacturers.    The  finest  texture  filler  made. 
BG  GRADE.    For  polishing  and  finishing,  especially  wood.    A  mild  abrasive;  very  soft,  fine 
and  smooth.    No  coarse  particles.    Use  it  on  your  cabinets. 

Send  for  samples  and  prices 

KEYSTONE  MINERALS  COMPANY 

35  EAST  21st  STREET  NEW  YORK,  N.  Y. 


Now  Being  Observed  by  Columbia  Dealers 
Throughout  the  Country — Featuring  Records 
of  Saxo  Sextet — Special  Folders  for  Campaign 


This  week  is  being  observed  by  Columbia 
dealers  throughout  the  country  as  "Saxophone 
Week."  Window  displays  and  special  advertis- 
ing have  been  prepared  for  the  use  of  the  com- 
pany's representatives,  and  the  record,  adver- 
tising and  trade  promotion  departments  of  the 
Columbia  Co.  are  jointly  co-operating  to  make 
the  week  a  success.  The  records  featured  are 
a  series  of  six  saxophone  records  recently  made 
by  the  Saxo  Sextet. 

Special  folders  have  been  mailed  to  the  dealers 
for  use  in  their  publicity  campaigns,  and  the 
value  of  "Saxophone  Week"  is  enhanced  by  the 
fact  that  the  records  made  by  the  Saxo  Sextet 
have  been  highly  praised  by  musical  authorities. 

The  window  displays  in  use  during  the  week 
are  featuring  the  saxophone,  the  instruments  be- 
ing prominently  displayed,  together  with  brief 
descriptions  of  the  musical  qualities  and  history. 
"Saxophone  Week"  is  . proving  an  emphatic  suc- 
cess, thanks  to  the  hearty  co-operation  extended 
to  the  Columbia  dealers. 


VISITOR  TO  STARR  CO.  FACTORY 


H. 


C.  Niles,  of  Starr  Phonograph  Co.,  Pitts- 
burgh, Places  Big  Order  for  Starr  Line- 


Richmond,  Ind.,  April  2. — H.  C.  Niles,  secretary- 
treasurer  of  the  Starr  Phonograph  Co.,  distribu- 
tors of  Starr  phonographs  and  records  in  Pitts- 
burgh, visited  the  Starr  piano  factory  here  for 
a  couple  of  days  in  the  interests  of  the  trade 
and  to  place  a  big  order  for  phonographs  for 
his  territory.  He  reports  that  prospects  for  a 
big  spring  and  summer  business  are  excellent. 
Mr.  Niles  was  formerly  advertising  manager  of 
the  Starr  Piano  Co. 


THE  NEWEST  GALLNCURCI  POSTER 

Handsomely  Designed  Hangers  Feature  Three 
Latest  Records  by  New  Soprano  Sensation 


A  feature  of  the  extensive  campaign  carried 
on  by  the  Victor  Talking  Machine  Co.,  in  the 
exploitation  of  the  new  records  by  the  latest 
operatic  sensation  Galli-Curci,  is  an  elaborate 
poster  bearing  a  handsome  portrait  of  the  so- 
prano as  Juliette,  and  also  in  heavy  type  the 
titles  of  the  three  latest  records  made  by  that 
artist,  they  being  "Home,  Sweet  Home,"  the 
waltz  song  from  "Romeo  and  Juliet"  and  the 
Mad  Scene  from  "Lucia."  The  poster  is  hand- 
somely designed  and  attracted  immediate  at- 
tention in  the  dealer's  store  or  in  his  show  win- 
dow. 


The  Manhattan  Phono  Parts  Co.,  manufac- 
turer of  talking  machines,  was  incorporated  re- 
cently with  a  capitalization  of  $3,000,  by  Henry 
Lobschutz,  Charles  J.  White  and  Louis  Smith, 
jr.,  of  New  York  City. 
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Domestic 

TALKING  MACHINE 

The  Instrument  That  is  Making  Phonograph  History 


15M"  high. 


Size :  WflL                 Beyond  a  doubt,  the 

im/n     .  ,                                               ^  ,           New  Domestic  Line  rep- 

LvYr  wide.                          .  .  .i  , 

 .  ■           resents  the  largest  values 

223/2M  deep.  Efl           ever  offered  in  talking 


machines. 


"De  Luxe"  Model,  Price  $50.00 

TJERE  is  one  of  the  wonders  in  the  New  Domestic  Line  that  represents  the  ultimate 
y  *  achievement  in  phonograph  construction.  No  illustration  could  do  full  justice  to  the 
beauty  of  the  New  Domestic  line,  which  includes  three  others  besides  the  model  pictured 
here,  namely,  the  "Popular''  at  $15,  "Favorite"  at  $20,  and  "Premier"  at  $35.  You  must 
see  the  line  and  hear  the  wonderful  tone  quality  these  instruments  have  before  you  can 
appreciate  fully  how  great  these  new  Domestic  Machines  really  are. 


Here  are  the  Domestic  features,  point  by  point : — 
Tone  Tone  Arm 


Tone  Chamber 


Its  quality  stands  supreme 
and  volume  ample  to  fill  any 
large*  auditorium. 


New  Domestic  design,  every 
part  a  perfect  fit  and  correctly 
formed  to  convey  sound  to  tone 
chamber. 


New  Domestic  design,  made 
of  heavy  selected  spruce. 


Motor 


Sound  Box 


Cabinet 


A  new  worm-driven,  double- 
barrel  Domestic  Motor,  aptly 
termed  "The  Silent  Motor",  with 
an  automatic  brake  acting  in 
conjunction  with  tone  arm. 


New  Domestic,  whereby  the 
most  delicate  tones  are  faithfully 
reproduced.  Arranged  to  in- 
stantly play  either  lateral  or 
vertical  cut  records. 


Made  of  selected  mahogany 
with  gum  trimmings  and  finished 
in  best  manner  known  to  cabi- 
net makers'  art. 


The  New  Domestic  Line  will  set  the  standard  for  Tone  Quality  in  Talking  Machines.  They  are  of  the  finest 
construction  from  both  a  mechanical  as  well  as  a  physical  viewpoint.  They  are  protected  by  letters  patent 
granted  and  in  process.    We  claim  the  new  Domestic  line  stands  supreme.  Write  today  for  full  information. 


We  are  appointing  a 
limited  number  of  distrib- 
utor! to  handle  our  line 
wholesale,  and  while  a  num- 
ber of  localities  are  closed, 
we  still  have  tomt  territory 
open  for  proper  parlies. 


DOMESTIC  TALKING  MACHINE 
CORPORATION 

HORACE  SHEBLE,  President 

33rd  and  Arch  Streets  PHILADELPHIA,  PA. 


Pacific  Coast  Sales  Agent: 

Walter  S.  Gray 
422  Chronicle  Bldg. 
San  Francisco,  Cal. 
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Each  Columbia  instrument  you  sell  means 
dividends  and  investment  simultaneously. 
Those  who  buy  come  back  for  new  records 
— and  today  the  best  records  are  being 
made  by  the  Columbia  exclusive  artists. 


(Write  for  "Music  Money,"  ajbook  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


MARCH  BUSINESS  BREAKS  SOME  RECORDS  IN  TWIN  CITIES 

Despite  Stock  Shortage  Talking  Machine  Dealers  Set  Up  New  Figures — Planning  to  Profit  by 
Opera  Season — Edison  Tone  Test  Will  Occur  on  April  25 — Other  News  of  Trade 


Minneapolis  and  St.  Paul,  Minn.,  April  7. — 
One  would  hardly  look  to  the  month  of  March 
to  break  records  in  any  kind  of  a  talking  machine 
proposition  but  Robert  Souders,  the  Columbia 
Graphophone  Co.'s  Northwestern  representative, 
relates  that  the  March  sales  of  Dictaphones  sur- 
passed the  highest  previous  monthly  total  since 
that  class  of  machines  entered  the  Northwest. 

The  explanation  may  be  that  the  supply  of 
Dictaphones  is  not  limited  to  the  same  extent  as 
their  musical  cousins,  for  the  latter  are  not  to 
be  had  for  love,  money,  prayers  or  any  other 
method  of  obtaining  the  needful.  Complaint 
continues  that  machines  are  not  to  be  had 
through  any  known  way.  If  it  simply  was  a 
question  of  overcoming  difficulties  the  jobbers 
and  dealers  would  find  the  proper  route,  but 
there  is  none.  Anyway,  that's  what  they  will 
say. 

Whether  one  talks  with  a  Victor,  an  Edison 
or  a  Columbia  dealer,  the  refrain  is  always  the 
same.  "We  can't  get  supplies  fast  enough  to 
fill  orders,"  they  say.  Their  warerooms  give 
color  to  their  doleful  reports.  The  Beckwith- 
O'Neill  Co.  could  manage  a  grand  ball  in  the 
space  that  should  be  occupied  by  Victrolas.  W. 
J.  Dyer  &  Bro.  see  fine  business  slipping  away 
every  day  because  the  goods  are  not  on  hand. 
The  Minnesota  Phonograph  Co.  is  shipping  out 
nearly  all  its  receipts  of  Edison  machines  on 
the  day  they  arrive.  And  the  retail  dealers  are 
hampered  fully  as  much  as  the  jobbers. 

Preceding  the  season  of  the  Boston  Grand 
Opera  in  St.  Paul,  W.  J.  Dyer  &  Bro.  have 
arranged  for  a  series  of  interpretive  readings  by 
Mrs.  Charles  Ellis  Wells  in  the  company's  con- 
cert hall.  The  dates  and  themes  are  as  follows: 
"La  Tosca,"  April  10;  "Aida,"  April  12;  "Faust," 
April  13.  The  Dyer  entertainments  always  are 
well  attended  and  have  become  an  institution  in 
the  musical  life  of  St.  Paul.  Manager  George  A. 
Mairs,  of  the  talking  machine  department,  re- 
ports a  heavy  increase  in  sales  in  1917  as  com- 
pared with  previous  years.  The  increase  in 
record  sales  he  characterizes  as  "marvelous." 

Manager  J.  L.  Pofahl,  of  the  Victrola  depart- 
ment of  the  Golden  Rule  store,  while  wearing 
his  customary  benign  countenance,  is  harboring 
a  concealed  grouch  over  his  failure  to  obtain  all 
the  No.  11  and  No.  14  machines  that  his  heart 
craves.  He  would  be  reasonably  happy  could 
he  obtain  all  he  needs  of  the  two  styles.  Many 
sales  are  obtained  through  the  schools  of  the 
city,  the  result  being  a  consequence  of  Manager 
Pofahl's  systematic  cultivation  of  that  field. 

The  Beckwith-O'Neill  Co.  is  in  the  agony  of 
the  annual  inventory — but  there  is  nothing  much 
to  inventory  except  records  and  these,  it  is  said 
with  pleasure,  are  satisfactorily  numerous  to 
keep  the  staff  working  several  days  overtime. 

The  biggest  event  for  the  Edison  dealers  in 
the  Northwest  is  set  for  April  25,  when  Mme. 
Marie  Rappold  and  Jacques  Urlus  give  their  tone 
test  with  Edison  machines  at  the  Minneapolis 


auditorium.  All  the  Edison  dealers  of  the  North- 
west have  been  invited  and  it  is  expected  that 
fully  200  will  attend.  In  the  evening  the  pilgrims 
will  be  the  guests  of  the  Minnesota  Phonograph 
Co.,  with  Laurence  H.  Lucker,  as  grand  cham- 
berlain, at  the  Hotel  Kadisson. 

E.  W.  Hedman,  of  the  Columbia  Co.,  came 
home  this  week  for  a  short  Easter  rest  after 
being  on  a  commercial  tour  of  Montana  and  the 
Dakotas  for  six  weeks.  He  planted  many  orders 
and  opened  a  number  of  new  accounts.  Wher- 


ever he  went,  he  found  all  interests  confident  of 
a  prosperous  business  year.  The  Columbia 
record  business  has  been  stimulated  greatly  in 
the  past  week  by  the  appearance  of  Florence 
Macbeth,  the  Minnesota  Nightingale,  in  concerts 
at  Minneapolis,  St.  Paul,  Faribault  and  Owa- 
tonna.  Being  a  home  product  her  popularity 
here  is  at  its  highest  point  in  Minnesota. 

Zimbalist  appeared  with  the  Symphony 
orchestra  in  St.  Paul  last  week,  and  Mischa 
Elman  is  due  later  this  month. 

The  talking  machine  department  in  Powers' 
department  store  is  now  under  the  management 
of  F.  H.  Culp,  formerly  with  the  J.  N.  Adam 
Co.,  of  Buffalo. 


IMPORTANT  CHANGE  IN  PORTLAND 

Pacific  Phonograph  Co.  Which  Discontinued 
Jobbing  of  Edison  Phonographs  Will  Soon 
Announce  Its  Plans 


Portland,  Ore.,  April  4. — Quite  a  surprise  was 
sprung  on  the  dealers  in  the  Northwest  when  the 
Pacific  Phonograph  Co.,  former  Edison  jobbers, 
discontinued  handling  Edison  products.  The 
future  plans  of  this  company  have  not  been  an- 
nounced as  yet,  but  rumor  has  it  that  they  have 
a  surprise  in  store  for  their  dealers  and  the  talk- 
ing machine  trade. 

This  firm  has  been  conducting  jobbing  houses 
at  Spokane,  Seattle  and  Portland,  and  most  of 
the  dealers  have  already  expressed  their  regrets 
at  their  discontinuing  the  Edison  line. 


While  the  succeeding  company,  "Edison  Pho- 
nographs Limited,"  has  not  yet  announced  its 
plans,  it  is  almost  certain  to  believe  that  it  is 
the  intention  to  discontinue  two  of  these  houses 
and  handle  all  of  the  jobbing  from  either  Seattle 
or  Portland. 

D.  N.  Schwab,  manager  of  the  Portland  office, 
and  C.  O.  Baker,  manager  of  the  Seattle  office, 
have  just  returned  from  San  Francisco,  where 
final  arrangements  for  this  transfer  were  made. 


FILES  PETITION  IN  BANKRUPTCY 

Franz  F.  Bruckner,  trading  as  the  F.  Bruckner 
Mfg.  Co.,  dealer  in  musical  instruments,  405 
Broadway,  New  York,  filed  a  petition  in  bank- 
ruptcy on  March  27,  with  liabilities  of  $28,003 
and  assets  of  $7,752. 
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SEND   US   YOUR   ORDERS  FOR 

Brilliantone  Steel  Needles 


Also  Victor  Fibre  and  Tungs-tone  Stylus 

I.  DAVEGA,  Jr.,  Inc. 


125  West  125th  Street 


VICTOR  DISTRIBUTORS 

Victor  Records  in 
all  Languages 


New  York 


INFORMATION  OF  VALUE  TO  THE  NEW  MAN  IN  THE  FIELD 

Necessity  of  Keeping  Stock  in  First-Class  Condition — Something  Regarding  Language  Records — 
How  the  Voice  Is  Recorded  for  the  Talking  Machine 


A  man  going  into  the  talking  machine  business  as  a 
dealer  must  remember  that  in  entering  any  new  line  of 
business  success  depends  largely  upon  an  understanding  of 
that  business.  A  little  study  of  the  various  types  of  ma- 
chines and  records  and  the  gleaning  of  some  knowledge 
about  the  records  themselves,  should  serve  to  prevent  him 
from  investing  more  or  less  capital  in  a  line  of  machines 
or  records  that  are  decidedly  foreign  to  one  another,  so 
far  as  playing  qualities  are  concerned. 

In  this  section  of  The  World  information  will  be  given 
on  such  problems  that  do  not  of  necessity  concern  the 
technical  construction  or  mechanical  features  of  instru- 
ments which  are  handled  in  the  department  of  "Repairs." 

Keeping  Stock  in  Condition 

The  dealer  who  wants  to  win  plenty  of  suc- 
cess must  of  necessity  be  sure  that  his  stock 
is  in  presentable  shape.  It  is  not  enough  to 
inspect  every  machine  received  for  mechanical 
defects,  or  marked  cabinets,  but  each  machine 
should  be  thoroughly  tested  as  to  its  repro- 
ducing qualities.  It  sometimes  happens  that 
the  reproducer  is  slightly  out  of  adjustment, 
and  it  is  better  to  learn  that  fact  privately  than 
to  have  it  brought  to  the  salesman's  attention 
before  a  customer  when  he  is  trying  to  sell  a 
machine. 

A  dealer  who  has  had  wide  experience  sug- 
gests that  records  of  a  high  soprano  voice  and 
others  of  a  low  bass  voice  be  used  to  test  each 
machine,  for  it  sometimes  happens  that  a  re- 
producer that  is  apparently  all  right  when  play- 
ing an  ordinary  passage  in  the  middle  register 
blasts  most  annoyingly  when  it  is  called  upon 
to  reproduce  high  soprano  notes,  or  when  the 
tones  of  the  voice  go  down  to  the  cellar,  as  it 
were.  By  testing  with  records  so  completely 
different,  there  is  little  chance  of  any  tonal  fault 
being  overlooked.  The  soprano  voice  has  been, 
and  for  that  matter  is,  the  hardest  of  the  entire 
range  to  record  satisfactorily  though  many  of  the 
difficulties  in  this  direction  have  been  overcome. 
Being  the  most  difficult  voice  to  record  it  is  nat- 
ural to  assume  that  it  is  most  difficult  to  repro- 
duce properly,  and  a  reproducer  that  will  bring 
out  the  full  rich  tones  of  the  soprano  voice  with- 
out a  rattle  or  blast  can  be  considered  in  pretty 
good  shape. 


Lateral  Cut  Language  Records 

Editor,  The  Talking  Machine  World: 

I  have  noticed  for  some  time  past  several  sys- 


tems for  teaching  languages  by  means  of  talk- 
ing machine  records.  As  there  are  so  many 
different  kinds  of  new  records  on  the  market,  I 
would  appreciate  it  if.  you  could  advise  me 
whether  or  not  the  language  records  can  be 
played  without  attachments  on  Victor,  Colum- 
bia, etc.,  machines. 

M.  E.  Lawrence. 

This  inquiry  is  published  because  The  World 
has  received  other  questions  of  much  the  same 
character.  The  language  teaching  systems  ad- 
vertised in  The  Talking  Machine  World  use 
lateral  cut  records  of  the  standard  type  of  ten- 
inch  size.  These  records  are  made  by  a  re- 
sponsible company  and  play  on  the  machines 
mentioned  without  any  attachment. 

The  language  methods  referred  to  are  those 
of  the  Cortina  School,  and  the  Language  Phone 
Method,  both  of  New  York.  The  International 
Correspondence  Schools  offer  language  courses 
on  cylinder  records  playing  on  the  Edison  pho- 
nograph. It  is  understood  that  these  records 
will  not  play  on  any  type  of  disc  machine,  and 
therefore  are  not  covered  by  the  query. 


The  Methods  of  Recording 

Although  the  process  of  making  talking  ma- 
chine records  has  been  described  more  or  less 
completely  on  numerous  occasions  there  are  still 
received  at  this  office  requests  for  the  details 
of  this  interesting  and  all  important  process. 
While  the  principles  of  recording  are  generally 
known  to  those  in  the  trade,  the  details  by  which 
the  manufacturers  get  the  proper  results  are  for 
the  most  part  kept  secret.  To  see  and  study 
the  actual  recording  mechanism  is  a  privilege 
that  is  accorded  but  few. 

The  recording  laboratory  from  the  musical 
side  has  little  of  the  romantic  about  it,  and  the 
grouping  of  the  instruments  has  the  appearance 
of  the  grotesque  to  the  casual  observer. 

When  a  song  has  to  be  reproduced  for  the 
record  machine  the  singer  stands  as  close  as 
possible  to  the  large  receiving  horn,  with  an 
orchestra  of  eight  to  twelve  instruments  grouped 
around  him.     Each  member  of  the  orchestra 


Talking  Machine  Supplies 
and  Repair  Parts 

SPECIALTIES:  MAIN  SPRINGS,  GOVERNOR 
SPRINGS,  SOUND  BOX  PARTS  AND  NEEDLES 


THE  RENE  MANUFACTURING  CO. 

HILLSDALE,  NEW  JERSEY 


plays  from  a  platform  or  raised  seat  of  differing 
height,  adjusted  in  each  case  so  that  the  notes 
of  the  instruments  may  reach  the  receiving  horn 
at  the  correct  angle.  It  is  very  like  an  undress 
rehearsal  in  a  theatre — the  musicians,  most  of 
them  in  their  shirtsleeves,  and  the  operatic  star 
dressed  as  only  operatic  stars  dress  off  stage. 

The  receiving  horn  stands  out  from  a  large 
screen,  behind  which  stand  workmen  guiding 
a  complex  mechanism  as  to  which  they  are  very 
chary  of  giving  explanations.  All  that  the  in- 
telligent layman  can  see  is  a  black  disc  about 
an  inch  thick  (i.  e.,  about  ten  times  as  thick 
as  the  discs  sold  to  the  public)  which  receives 
the  first  sound  impression  and  is  indented  by  it 
to  a  correspondingly  greater  depth.  The  ma- 
terial of  this  first  disc  resembles  soap  in  con- 
sistency, being  thus  much  softer  than  the  stereo- 
typed product. 


ELECTRIC  MOTORS  MAKE  BIO  HIT 

Racine,  Wis.,  April  9.— The  increasing  trade 
appreciation  of  the  electric  motor  is  evidenced 
by  the  tremendous  enthusiasm  and  interest 
shown  in  the  Arnold  electric  motor  made  in  this 
city.  While  this  new  mechanical  device  was 
first  announced  to  the  public  in  the  March  issue 
of  The  World,  the  responses  from  manufac- 
turers all  over  the  country  were  of  such  an  ex- 
tensive character  as  to  indicate  the  next  big 
advance  step  in  phonograph  manufacturing. 

George  C.  Schmitz,  president  of  the  Arnold 
Electric  Co.,  reports:  'We  have  simply  been 
deluged  with  requests  since  we  made  our 
announcement  three  weeks  ago  on  our  new 
electric  phonograph  motor.  Our  factory  is  work- 
ing overtime  to  keep  pace  with  the  demand  and 
if  this  pressure  of  orders  keeps  up  at  the  rate 
they  have  been  received  to  date,  indicating  that 
the  phonograph  world  is  ready  for  the  transition 
to  electric  motors,  1917  will  see  the  general 
adoption  of  electrically  operated  phonographs. 
Our  method  of  manufacturing  both  the  complete 
electric  unit  and  the  motor  alone,  is  in  accord 
with  the  general  wants  of  manufacturers,  as  it 
gives  them  an  electric  motor  that  fits  in  with 
their  individual  way  of  manufacture.  The  mod- 
erate price  at  which  we  are  enabled  to  manu- 
facture electric  motors  has  met  with  public 
favor  everywhere  and  is  one  of  the  factors  which 
has  made  the  Arnold  so  predominant." 


USE  OUR 

SELF  BALANCING 

COVER  SUPPORT 

No.  1279 

It  is  noiseless,  perfectly  balanced, 
easily  applied,    and  inexpensive. 

SEND  FOR  SAMPLE 

Tone    rods,    needle   cups,   needle  rests, 
knobs,    cover   supports,  and 
continuous  hinges. 

WEBER-KNAPP  CO.,  Jamestown,  N.  Y. 
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TWO  EFFECTIVE  WINDOW  DISPLAYS 

People's  Outfitting  Co.,  Detroit,  Offers  Unusual 
Window  Arrangements  in  Featuring  the  Vic- 
trola — A  Handsome  Floral  Display 

Detroit,  Mich.,  April  3. — Those  members  of  the 
retail  talking-  machine  trade  who  still  believe 


play,  the  Victor  dog  being  covered  with  white 
and  black  roses.  The  display  was  particularly 
effective  owing  to  the  fact  that  floral  displays 
were  to  be  found  throughout  the  store  at  the 
time  it  was  in  the  window. 

The  other  illustration  shows  an  Hawaiian  ar- 
rangement with  the  indispensable  Hula  dancer 
prominently  in  the  foreground.  Tropical  deco- 
rations and  a  supply  of  Hawaiian  instruments 
served  to  give  the  proper  local  color.  Both  dis- 
plays attracted  an  unusual  amount  of  attention 
and  secured  excellent  results. 


THE  DOMESTIC  CO.'S  NEW  LINE 

Domestic  Talking  Machine  Corp.'s  Latest 
Products,  Regarding  Which  There  Has  Been 
Much  Speculation,  Now  Ready  for  the  Market 
— Various  Original  and  Improved  Features, 
Including  New  Motor  and  Reproducer 


and  the  new  tone  arm  is  constructed  so  as  to 
permit  of  a  needle  being  readily  inserted  when 
sound  box  is  raised. 

The  Domestic  Co.  claims  to  have  spared  no 
expense  in  constructing  their  tools  for  the  new 
line  so  as  to  insure  accurate  work,  and  the 
product  bears  every  indication  of  such  attention. 

In  designing  this  new  line  of  Domestic  talking  » 
machines  the  manufacturers  claim  to  have  first 
designed  and  perfected  the  various  elements 
necessary  to  properly  reproduce  a  sound  record, 
and  then  built  the  cabinets  to  enclose  the 
mechanism,  thereby,  they  state,  revising  the 
usual  procedure  of  building  a  cabinet  and  after- 
wards seeing  how  best  a  mechanism  could  be 
fitted  in  same.  Their  object  has  been  to  make 
tone  the  most  prominent  feature,  and  experts 
say  they  certainly  have  succeeded  in  producing 
a  line  of  talking  machines  where  tone  plays  a 
prominent  part. 


An  Unusual  and  Effective  Floral  Treatment 

that  there  are  limitations  to  the  arrangement  of 
effective  talking  machine  window  displays  are 
invited  to  glance  at  the  accompanying  views 
of  two  handsome  and  original  Victrola  displays 
arranged  by  the  People's  Outfitting  Co.,  44 
Michigan  avenue,  this  city. 

One  of  the  most  effective  of  the  displays  was 


An  Original  Hawaiian  Window 

that  arranged  by  the  recent  opening  held  by  the 
company  and  which  showed  the  Victrola  and  the 
Victor  dog  in  floral  form.  Over  2,500  artificial 
roses  in  different  colors  were  used  in  the  dis- 


Philadelphia,  Pa.,  April  6. — The  new  line  of 
Domestic  talking  machines,  regarding  which 
there  has  been  considerable  talk  and  speculation 
among  the  trade,  has  appeared  on  the  market, 
and  from  their  attractive  appearance,  plus  many 
new  features  incorporated  in  the  instruments, 
there  seems  to  be  little  doubt  of  their  favorable 
reception. 

The  first  cardinal  feature  to  which  the  manu- 
facturer has  paid  careful  attention  is  quality  of 
tone  and  every  element  looking  towards  securing 
this  necessary  requirement  has  been  carefully 
considered,  so  that  the  new  Domestic  line  is 
declared  to  possess  not  only  great  volume  but 
a  brilliant  musical  tone. 

Every  feature  connected  with  the  line  is  of 
new  construction,  including  the  new  Domestic 
worm  driven  motor  which  the  manufacturers  are 
using  in  all  models  and  which  has  been  termed 
"The  Silent  Motor,"  due  to  its  even,  quiet  run- 
ning. An  attractive  feature  which  appears  on 
their,  three  higher  priced  machines  is  an  auto- 
matic brake  working  in  connection  with  motor 
and  tone  arm. 

The  new  sound  box  is  arranged  to  play  either 
lateral  or  vertical  cut  records  without  removal, 
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Customs  Officials  Find  Innocent  Looking  Cab- 
inet Packed  With  Rubber  and  Valuable  Let- 
ters Intended  for  the  Germans 


Even  the  talking  machine  figures  in  the  stories 
of  plots  and  counterplots  we  find  in  the  news- 
papers to-day,  as  a  result  of  the  present  inter- 
national crisis.  Investigation  by  Federal  Cus- 
toms Officers  and  the  police  on  board  the 
"Kristianafjord"  of  the  Norwegian-American 
line  bought  forth  the  fact  that  what  was  appar- 
ently an  innocent  talking  machine  was  really  a 
cleverly  arranged  conveyance  for  old  rubber  and 
secret  correspondence  intended  for  Germany. 

INAUGURATE  MONTHLY  CONCERTS 


The  Schmoller  &  Mueller  Piano  Co.,  of 
Omaha,  Neb.,  inaugurated  a  series  of  monthly 
concerts  on  March  27,  in  which  notable  artists 
participated.  A  feature  of  the  opening  concert 
was  "The  Star  Spangled  Banner,"  rendered  by 
a  Columbia  Grafonola  grand,  which  aroused  the 
appreciation  and  patriotism  of  a  large  audience. 


In  buying  Motors,  if  you  add  the  cost  of  motor  adjustment  in  your  factory  and  in 
the  dealers'  warerooms,  you  will  find  that  Meisselbach  Motors  cost  the  least.  So 
much  care  is  taken  in  our  factory  that  your  adjustment  problem  is  reduced  to  nothing. 

We  know  what  motors  are  required  to  do  in  your  talking  machines.  We  have  been 
cutting  gears  for  more  than  thirty  years  and  know  that  perfect  adjustment  is  abso- 
lutely essential.  The  success  of  our  motors  is  due  to  rigid  inspection.  Motors  must 
be  right. 

Dealers  are  beginning  to  realize  that  a  machine  equipped  with  the  Meisselbach  motor 
is  practically  trouble-proof. 

A  manufacturer  who  wants  to  achieve  the  greatest  success  will  use  Meisselbach 
Motors.    All  genuine  Meisselbach  Motors  are  stamped  with  our  name  and  a  five- 


pointed  star. 


"Pioneers  in  the 
Development  of  Quality 
Talking  Machine  Motors 
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This  is  our  latest  improved  No.  12  double-spring 
motor.  It  will  play  three  10-inch  or  two  12-inch 
lateral  cut  records,  or  two  hill  and  dale  cut  records 
of  four  and  a  half  minutes  duration.  Has  two 
powerful  high  grade  springs  1-inch  wide  each.  Spring 
barrels  are  polished  and  highly  nickel-plated.  The 
same  high  grade  workmanship  as  is  used  on  our 
No.  16  motor  is  also  used  on  this  motor,  but  it  is 
sold  at  a  lower  price. 

The  lever  shown  on  top  of  motor  is  the  underneath 
turntable  governor  brake  stop.  A  Speed  Indicator 
and  Dial  is  furnished  with  this  motor.  Exceptionally 
silent  winding  mechanism  and  quiet  running. 

By  the  turning  of  one  Screw,  the  spring  cup  can  be 
removed. 

We  also  manufacture  TONE  ARMS,  SOUND 
BOXES  and  other  parts.    Prices  on  application. 


A.  F.  Meisselbach  &  Bro. 

Newark*  N.  J. 
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The  Biggest  Thing 
Any  Phonograph 

Can  Claim 


"""THE  public  is  tired  of  instruments  whose 
costly  records  show  wear  after  a  few  playings, 
and  often  are  actually  unpleasant  to  hear  after 
fifty  or  sixty  playings. 

The  public  is  tired  of  the  endless  bother  and 
expense  of  changing  needles. 

The  public  wants  to  be  free  from  such  phono- 
graph troubles.  It  wants  pleasure,  not  bother 
and  worry,  in  a  machine. 


THE  PATHE  SAPPHIRE  BALL 


to 


gives    merchants    and    salesmen  a  chance 
guarantee  freedom  from  such  troubles. 

What  is  the  Pathe  Sapphire  Ball  ?  It  is  a 
polished,  ball-shaped  jewel  used  instead  of  metal 
needles  to  play  Pathe  records. 


IT  LENGTHENS  THE  LIFE  OF 
THE  RECORD 

Because  it  never  digs  into,  cuts,  or  rips  the 
surface.  After  a  thousand  performances,  Pathe 
discs  show  no  perceptible  wear.  . 

NO  NEEDLES  TO  CHANGE 

It  is  permanent.  No  time  wasted!  The  owner 
of  a  Pathephone  never  has  to  fear  that  he  may 
be  ruining  his  expensive  records  because  he  has 
forgotten  to  insert  a  new  needle.  He  does  not 
have  to  worry  about  his  supply  of  needles  run- 
ning short. 


And  the  Pathe  Sapphire  Ball  means  superb 
music.  Because  the  round  jewel  comes  in  im- 
mediate contact  with  all  the  sound  impressions 
on  the  record  and  brings  forth  all  the  subtle 
overtones  and  delicate  shadings  hidden  there. 

You — the  merchant  or  salesman — have  only  to  ma^e 
your  prospect  see  clearly  the  Pathe  principle  behind 
the  Sapphire  Ball — and  you  maf^e  an  easy  sale. 

THE  PATHEPHONE  LINE  IS  COMPLETE 

Music-lovers  can  buy  a  Pathephone  for  as 
little  as  $25  or  as  much  as  $225. 

Each  of  the  eight  models  is  equipped  to  play 
all  maizes  of  disc  records.  Every  model  has  the 
living  beauty  of  tone  that  has  made  the  name 
Pathe  famous  on  two  continents. 

THE  PATHE  REPERTOIRE  OF  RECORDS 

There  are  records  by  some  of  the  greatest 
singers  now  in  America ;  by  the  idols  of 
European  opera  houses  —  great  singers  who  have 
never  appeared  in  this  country.  Foreign  orches- 
tras and  bands.  And  a  thousand  delightful 
novelties   from    the  music  capitals  of  Europe. 

THE  PATHEPHONE  IS  THE 
UNIVERSAL  PHONOGRAPH 

The  Pathephone  is  not  restricted  to  any  one 
make  of  record.  It  plays  every  type  of  disc  record. 
'  New  territories  are  being  opened  daily  by  Pathe 
merchants.  Let  us  give  you  further  information? 
Write  us  today. 


PATHE  FRERES 

Factory  and  General  Offices,  10-32  Grand  Avenue,  Brooklyn,  N.  Y. 
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Pat  he  Sapphire 
Ball  and  Pathe 
Record  Grooves. 
(  Greatly  enlarged. ) 


THE  PATHE  GUARANTEE 

\Y/E  guarantee  every  Pathe  Record  to  play  at  least  one 
v"  thousand  times  with  the  Pathe  Sapphire  Ball,  without 
impairment  to  the  unexcelled  beauty  of  tone  and  with- 
out showing  any  perceptible  wear  on  the  record. 


PATHE  FRERES  PHONOGRAPH  COMPANY 


PHONOGRAPH  CO 

Pathe  Freres  Phonograph  Company  of  Canada,  Ltd.,  6  Clifford  Street,  Toronto 
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PORTLAND,  ORE.,  ASSOCIATION  BUSY 

Arranges  for  Number  of  Helpful  Addresses  at 
Meetings — Leaves  Approval  Question  to  Indi- 
vidual Decision  of  Members — Changes  Among 
the  Managers  and  Salesmen — Business  Gen- 
erally Reported  on  the  Increase — Other  Items 


Portland,  Ore.,  April  4. — The  regular  meeting 
of  the  Talking  Machine  Dealers'  Association  of 
Portland  met  on  the  second  Tuesday  in  March 
at  the  Hazelwood  Restaurant  and  had  a  very 
large  attendance.  The  meeting  was  presided 
over  by  L.  D.  Heater,  vice-president,  as  Mr. 
Hyatt,  president  of  the  association,  is  still  on 
the  sick  list,  being  in  Southern  California  re- 
cuperating his  health. 

The  attendance  of  the  meeting  was  the  largest 
since  the  forming  of  the  association.  This  was 
partly  due  to  an  added  attraction  in  the  nature 
of  a  nice  live  address  on  the  subject  of  "Sales- 
manship" delivered  by  A.  E.  Clarke,  sales  mana- 
ger for  the  Wadhams  &  Kerr  Co.,  wholesale 
grocers  of  this  city.  Mr.  Clarke  is  a  very  able 
speaker,  and  made  a  very  fine  address  which  was 
enjoyed  by  every  one  and  a  vote  of  thanks  was 
given  to  Mr.  Clarke  for  his  interest  in  the  asso- 
ciation. 

The  matter  of  records  on  approval,  which  had 
been  laid  on  the  table  at  the  former  meeting, 
was  taken  up  and  discussed,  but  the  problem  was 
finally  left  to  the  individual  dealers  to  work 
out  to  suit  themselves,  most  of  the  dealers  not 
wishing  to  take  action  as  an  association  com- 
pelling the  different  members  not  to  send  rec- 
ords on  approval.  The  meetings  for  the  coming 
season  will  each  have  some  special  feature,  such 
as  a  talk  from  some  able  speaker  which  will 
be  secured  for  each  separate  occasion. 

Mr.  Jessen,  formerly  of  the  Eilers  Talking 
Machine  Co.,  is  now  traveling  for  the  Pacific 
Phonograph  Co.,  covering  the  territory  of  Ore- 
gon and  part  of  Washington. 

F.  A.  Dennison,  Pacific  Coast  manager  of  the 
Columbia  Graphophone  Co.,  passed  through 
Portland  recently  on  his  way  back  to  San  Fran- 
cisco after  an  inspection  of  the  Northern  stores. 


Mr.  Dennison  is  very  much  pleased  with  the 
outlook  and  says  that  the  business  is  increasing 
at  the  rate  of  100  per  cent,  of  the  corresponding 
months  of  last  year. 

L.  C.  Callahan,  formerly  of  the  Dictaphone 
Co.,  of  Chicago,  111.,  and  of  San  Francisco,  Cal., 
now  has  complete  charge  of  the  Dictaphone 
office  in  Portland  and  reports  the  outlook  very 
bright,  as  he  is  having  no  trouble  in  making  a 
great  many  sales.  He  also  states  that  it  is  so 
easy  over  the  work  he  has  been  used  to  having 
in  the  other  cities  on  the  Coast  that  it  is  almost 
like  a  vacation. 

The  Columbia  people  have  been  receiving  sub- 
stantial shipments  of  graphophones.  These  have 
been  rushed  through,  due  to  the  national  scare 
of  the  tie-up  on  the  railroads  and  the  Columbia 
folks  are  congratulating  themselves  in  being 
able  to  get  their  stock  on  time.  L.  D.  Heater 
states  that  the  100  per  cent,  increases  over  last 
year  are  in  regular  order  and  that  they  are  now 
looking  for  bigger  things. 

Mr.  Dumphy  has  assumed  the  management  of 
the  Eilers  Talking  Machine  Co.,  a  position  for- 
merly held  by  Mr.  Jessen.  Mr.  Dumphy  reports 
a  very  fine  trade  and  increases  in  both  machines 
and  recordsi. 

The  Hyatt  Talking  Machine  Co.  is  now  estab- 
lished in  its  new  location.  Manager  Alphonse 
states  that  they  are  more  than  pleased  with  the 
way  business  is  looking  up.  It  is  much  better 
than  in  the  old  location  and  the  future  is  look- 
ing very  bright,  as  they  could  not  have  gotten 
a  finer  location  for  the  talking  machine  business. 

Henry  Jennings  &  Sons,  large  furnishing 
dealers  of  this  city,  have  been  featuring  the 
Columbia  lines,  especially  in  the  Grafonola  75 
in  walnut,  very  strongly  during  the  last  month 
and  report  that  they  have  had  exceptionally  large 
sales. 


EXPAND  LABORATORY  FACILITIES 

Jones  Laboratories  to  Make  Records  for  a  Num- 
ber of  Companies — The  Men  Interested 


The  little  man  is  ever  looking  for  something 
big,  something  really  worthy  of  his  "power.  A 
man  outgrows  bis  position  or  environment  by 
performance  alone,  and  the  man  in  his  path,  be 
he  competitor  or  other,  would  best  get  off  the 
track,  not  of  the  anxious  but  of  the  determined. 


The  Jones  Laboratories,  662  Sixth  avenue, 
New  York,  have  greatly  increased  their  facilities 
the  past  few  months,  and  arrangements  are  now 
being  completed  whereby  this  concern  will 
manufacture  records  for  several  additional 
houses.  Its  capacity  has  been  augmented  con- 
siderably, and  with  its  present  equipment,  rec- 
ords of  all  sizes  up  to  twelve  inches  (hill  and 
dale  cut),  can  be  produced  by  these  laboratories 
in  any  quantity.  The  company  has  already 
signed  large  contracts  with  a  number  of  com- 
panies for  the  coming  year. 

Earle  W.  Jones,  consulting  engineer,  and  head 
of  the  laboratories  bearing  his  name  has  been 
associated  with  the  recording  division  of  the 
talking  machine  industry  for  fourteen  years,  and 
is  recognized  as  one  of  the  country's  foremost 
recording  experts.  For  a  number  of  years  he 
was  connected  with  the  Columbia  Graphophone 
Co.,  and  during  the  past^eight  years,  in  addi- 
tion to  his  recording  work,  he  has  supervised  the 
construction  of  special  machinery  for  prominent 
record  concerns. 

Associated  with  Mr.  Jones  in  the  recording 
and  production  of  records  is  a  talented  orchestra 
and  a  corps  of  trained  operators  and  laboratory 
men.  His  staff  of  recording  artists  comprises 
many  of  the  best  known  popular  vocal  and  in- 
strumental artists,  wbo  have  made  many  records 
for  him  during  recent  years. 


THE  PIANO  MAN'S  VIEW 

A  piano  manufacturer  in  commenting  recently 
upon  the  relationship  of  the  piano  and  talking 
machine  trades  made  the  following  apt  com- 
ment: "Investigate  the  talking  machine  selling 
at  $250  or  $300,  then  see  what  we  piano  men 
have  to  give  the  purchaser  for  the  same  money. 
No  wonder  the  great  majority  of  talking  machine 
men  are  wealthy,  while  the  great  majority  of 
piano  men  are  kept  busy  making  ends  meet." 


Acme  Die-Castings  for  Phonograph  Parts  in 
Aluminum  and  White  Metal  Alloys 

A  few  phonograph  parts  which  we  die-cast  for  leading  manufacturers 
are  illustrated  above.  These  phonograph  makers  prefer  Acme  die- 
castings  because  of  the  strength,  accuracy  and  smooth  clean  finish  of 
each  part.  There  are  no  file  marks,  no  pits,  no  roughness  in  Acme 
Die-Castings.  Each  one  is  true  and  fits  perfectly  when  assembled. 
Acme  service  insures  prompt  deliveries — You  get  your  castings  when 
you  want  them  and  the  way  you  want  them  and  in  any  quantity  desired. 
Send  us  blue  print  or  model    ^  and  let  us  give  you  an  estimate. 


Acme  Die- 
Bush  Tferminol 


BOSTON— 176  Federal  Street 
PHILADELPHIA— Widener  Building 
DETROIT— 965  Woodward  Avenue 


(orporalion 

1.  and  SdAve. 


CHICAGO— 549  Washington  Boulevard 

CANADIAN  DISTRIBUTERS— 

Lyman  Tube  &  Supply  Co.,  Ltd.,  Montreal 


"TRADE  rvlARI-l 
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INVENTIONS 

We  should  like  to  hear  from  anyone  who  has  ideas 
for  new  specialties  for  the  Talking  Machine  or  Music 
Store  Trade.  We  manufacture  and  put  specialties 
on  the  market.  Will  buy  on  Cash  or  Royalty  Basis. 
State  full  particulars. 


RAGTIME  RASTUS 


NATIONAL  COMPANY 

Also  NATIONAL  TOY  COMPANY 

Manufacturers  of 
Specialties 

273-279  Congrew  St. 

BOSTON,  MASS. 
Illustration  shows  one 
ol  oar  products.  We 
want  more  good  special- 
ties either  of  a  Toy  or 
More  Practical  Nature. 


DANCERS  IN  WINDOW  ATTRACT 


Demonstration  of  Newest  Steps  to  Music  of 
Grafonola  Proves  Big  Attraction  at  Store  of 
Frank  J.  Murphy  in  Monumental  City 


Baltimore,  Md.,  April  3. — James  S.  Mathews, 
manager  of  the  Grafonola  department  of  Frank 
J.  Murphy,  furniture  dealer  of  this  city,  recently 
attracted  much  attention  to  his  department  and 
the  Columbia  Grafonola  and  records  handled 
therein,  through  an  especially  attractive  window 
display.    Two  real  live  dancers  appeared  in  the 


Dancing  in  the  Murphy  Window 

window  and  danced  four  hours  a  day  for  four 
days  to  the  music  of  the  Grafonola.  The  dancers 
danced  for  an  hour  and  rested  an  hour,  starting 
at  noon.  The  whole  time  they  were  in  the  win- 
dow the  sidewalk  in  front  of  the  store  was  made 
almost  impassable  by  interested  spectators.  The 
Murphy  store  is  located  at  320  West  Lexington 
street,  only  half  a  block  from  the  famous  Lex- 
ington Market,  and  it  is  estimated  that  over 
100,000  people  witnessed  the  display. 


ISSUES  FOLDER  ON  "NEW  RECORDS" 


Byron  Mauzy  Emphasizes  Fact  That  no  Records 
Are  Sent  on  Approval  or  Trial  and  Therefore 
a  New  Record  Is  Assured  Each  Purchaser 


San  Francisco,  Cal.,  March  31. — Byron  Mauzy, 
well-known  talking  machine  dealer  of  250  Stock- 
ton street,  this  city,  who  handles  the  Victor, 
Columbia  and  Edison  machines  and  records,  has 
just  issued  an  interesting  little  folder  .for  the 
benefit  of  the  public,  and  bearing  the  caption: 
"What  Is  a  New  Record?"  The  folder  is  a 
direct  answer  to  the  approval  plan  of  record 
selling  and  in  which  Mr.  Mauzy  says  in  part: 
"You  get  from  us  invariably  an  absolutely  new 
record — clean  and  unworn — affording  you  the 
real  pleasure  of  the  perfect  reproduction  of  the 
artist.  We  protect  you  by  allowing  no  records 
on  approval;  no  records  exchanged;  no  records 
on  trial;  new  and  unused." 

The  balance  of  the  folder  is  given  over  to  a 
description  of  the  Mauzy  record  service  and  all 
the  various  lines  handled  by  the  house. 


Geo.  P.  Thompson  and  W.  C.  Vannatta  have 
opened  a  talking  machine  store  on  South  Main 
street,  Princeton,  111.,  where  they  will  feature 
a  complete  line  of  Brunswick  phonographs. 


BETTER  MUSIC 

"Williams"  Sounding  Board 

placed  under  record  on  any  disc  phono- 
graph. Price  $1.50.  Usual  discount  to 
dealers. 

O.  B.  WILLIAMS  CO. 

SEATTLE  WASH.,  U.  S.  A. 

Manufacturers  Saah  and  Doors 


TALKING  MACHINE  MEN  GET  BUSY 

Join  the  Association — Max  Landay  Is  Out  to 
Capture  100  Members  Before  April  17 


Max  Landay,  chairman  of  the  membership 
committee  of  the  Talking  Machine  Men,  Inc., 
is  instituting  an  aggressive  campaign  to  "make 
good"  his  promise  to  the  association  that  100 
new  members  will  be  enrolled  before  the  next 
banquet  takes  place.  As  the  date  of  the  banquet 
and  dance  is  April  17  Mr.  Landay's  committee 
is  now  on  the' "homestretch,"  and  is  making  an 
urgent  appeal  to  every  eligible  dealer  to  send 
in  his  application  blank  by  the  17th. 

Mr.  Landay  points  out  that  every  dealer  in 
New  York,  New  Jersey  and  Connecticut  han- 
dling machines  manufactured  by  companies  who 
maintain  by  contract  one  price  to  the  general 
public  is  eligible  for  membership  to  the  Talk- 
ing Machine  Men,  Inc.  There  is  also  an  asso- 
ciate membership  for  those  employed  by  active 
dealers.  This  class  of  membership  ceases  upon 
the  termination  of  the  employment. 

The  Talking  Machine  Men,  Inc.,  have  a  num- 
ber of  important  plans  in  mind  which  are  well 
worth  the  support  of  dealers  in  the  three  States 
mentioned  above.  It  is  intended  to  have  the 
dealers  co-operate  for  the  benefit  of  the  busi- 
ness; to  take  up  reforms  that  are  needed  such 
as  the  charging  of  interest,  the  establishment 
of  a  clearance  bureau,  etc.,  and  finally  to  spon- 
sor the  amalgamation  of  the  different  dealers' 
associations  throughout  the  country  into  one 
national  association. 


AN  APPRECIATIVE  PROSPECT 


Wisconsin  Youth  Enjoys  Selling  Correspond- 
ence and  Writes  to  That  Effect 


Green  Bay,  Wis.,  April  2. — Letters  sent  to  talk- 
ing machine  prospects  bring  a  great  variety  of 
answers  as  every  dealer  knows.  Of  course,  there 
are  many  who  ignore  the  letters  completely,  but 
then  there  are  some  answers  which  prove  com- 
bative; others  that  display  ignorance  and  still 
others  that  have  a  humorous  element,  which 
makes  them  well  worth  while.  One  of  the  lat- 
ter type  was  recently  received  by  the  Stiller 
Photo  Supply  Co.,  of  this  city,  who  handles  Edi- 
son phonographs  here.  The  letter  read  as  fol- 
lows: 

"My  Dear  Friends:  I  sit  down  and  write  a 
Few  lines,  to  you  that  your  kind  and  wellcome 
letter  is  at  hand  and  I  am  more  then  pleas  to 
hear  From  you  for  I  am  all  alone  and  I  am 
lonesome  you  dond  what  such  a  kind  and  well- 
come  letter  means  to  My  lonesome  heart  so 
kindly  except  My  hearty  Tanks  for  the  same 
and  I  will  do  My  part  for  you  as  a  Friend.  My 
Dear  Friends  I  wold  sent  fur  a  Machin  put 
you  see  it  id  Like  this  I  am  a  poor  boy  I  Cant 
promise  you  to  pay  st  suCh  a  thime  you  know 
how  it  goes  with  poor  Folks  put  one  ting  I  will 
promis  you  that  I  will  aCt  hones  with  you  Now 
if  you  waunt  to  sent  me  one  pleas  let  me  know- 
by  return  Mail.  Hopeing  to  hear  From  you 
soon."* 


VICTR0LA  FOR  COWMAN  SPECIAL 

San  Antonio,  Tex.,  March  31. — A  Victrola,  sup- 
plied by  the  San  Antonio  Talking  Machine  Co., 
furnished  the  music  for  entertainment  and  danc- 
ing on  the  Cowman  Special  over  the  M.  K.  &  T. 
Railroad  on  March  12,  which  carried  a  large 
party  of  cattle  men  on  a  visit  to  Eastern  points. 


NEW  CORTINA  OFFICES  IN  CHICAGO 

Trade  in  Cortina  language  records  has  grown 
to  such  proportions  in  Chicago  and  vicinity  that 
the  Cortina  Academy  of  Languages  has  found 
it  necessary  to  open  a  Chicago  office.  This  new 
office  is  located  in  the  McClurg  Building,  at  218- 
220  South  Wabash  avenue,  and  will  take  care 
of  the  local  business. 


Do  not  despise  the  one-record-a-month  cus- 
tomer. He  has  his  friends  and  you  need  his 
endorsement. 


No.  403  [Vertical  Interior] 
For  New  Victrola  IX,  only 

which  has  a  hinged  rimmed  back  that  drops  down 
and  enables  you  to  slide  the  new  style  Victrola  IX 
in.    It  has  the  appearance  of  a  single  unit. 


Udell  record  cabinets 
in  your  window  will 
bring  back  the  customers 
who  purchased  talking 
machines  last  winter  as 
their  record  collections 
now  need  proper  care. 

Udell  cabinets  are  made 
up  in  special  designs  to 
harmonize  and  balance 
correctly  with  the  stand- 
ard models  of  Victor, 
Columbia,  Aeolian, 
Sonora,  and  Pathe 
talking  machines. 

Let  us  know  the  line  of 
machines  you  handle. 
We  want  to  explain 
what  we  mean  by,  "built 
especially  for." 


The  UDELL  WORKS 

1205  W.  28th  Street 
INDIANAPOLIS  IND. 


32 


THE    TALKING    MACHINE  WORLD 


A  Better  Dealer  Proposition 
On  A  Better  Phonograph 

THAT'S  what  the  Manophone  agency  offers  you.    Send  in 
the  coupon  below  and  we  will  prove  it.    You  know  how 
the  public  is  gradually  becoming  educated  to  the  finer  shades 
of  tone  in  music.    Right  there  is  where  the  Manophone  demon- 
strates its  superiority.    Literally,  it  "speaks  for  itself";  for  it  is  in 
truth  The  Music  Master  of  Phonographs. 

And  we  help  you  make  sales.    We're  doing  regular  advertising 
of  a  type  that  arouses  interest  and  brings  inquiries. 

We  Help  You  Turn  These  Inquiries 
Into  Orders 

Manophone  co-operation  is  thorough  and  detailed.  We  realize  that  our 
success  lies  in  building  up  a  satisfied,  enthusiastic  body  of  dealers  who  are 
making  money. 

We  have  many  such  dealers  already — and  we  want  you. 


Send  in  the  Coupon — 
No  Obligation  Involved 

Just  fill  out  and  mail  the  coupon  today.  Get  our  1917  offer.  Judge  for 
yourself  whether  it  isn't  the  best  opportunity  in  the  talking  machine  field 
today  to  build  up  a  permanent,  profitable  business. 

Manophone  Corporation 


DETROIT  DISPLAY  PARLOR 
84  BROADWAY 


ADRIAN,  MICHIGAN 

Address  all  communications  to  Executive  Offices  at  Adrian,  Michigan 


  .  :  ""      ..— :   -  z 


!  ^Mere\s  a  /Hano^Aoru.  /or  (Sverp  5Yome 


MANOPHONE  CORPORATION 

Dept.  TW,  Adrian,  Michigan 

Gentlemen : 

Please  send  me  your  1917  Dealer  proposition.  I  am  interested, 
but  this  request  places  me  under  no  obligation  whatever. 

NAME 

ADDRESS 
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Just  What  Real  Talking  Machine  Salesmanship  Means 

Distinction  Between  Being  a  Good  Clerk  and  a  Good  Salesman— Every  Visitor  a 
Possible  Customer— Preparing  the  Arguments  That  Sell  Higher  Priced  Machines 


AS  has  been  pointed  out  on  frequent  occasions  there  is  room 
for  real  salesmanship  in  the  talking  machine  business. 
Millions  of  dollars  spent  in  advertising  may  bring  customers 
to  the  store,  and  the  catalogs  will  give  details  of  the  machines' and 
records  desired,  but  no  advertisement  or  no  catalog  will  close 
a  sale.  That  requires  a  human  element.  For  the  employe  of  a 
talking  machine  shop  to  be  able  to  differentiate  between  the 
various  types  of  machines  and  to  give  the  catalog  number  of 
the  majority  of  the  records,  or,  given  the  number  by  the  cus- 
tomer to  announce  the  title,  indicates  that  that  employe  is  a 
good  clerk,  but  not  necessarily  a  good  salesman. 

A  salesman  to  be  worth  while  should  know  sufficient  about 
his  line ;  should  be  sufficiently  acquainted  with  the  arguments  for 
and  against  it,  to  feel  competent  when  approaching  the  most 
forbidding-looking  customer.  He  should  feel  that  no  matter  what 
argument  or  what  question  the  customer  throws  at  him,  he  will 
be  able  to  answer  it  intelligently  and  convincingly.  In  other 
words,  he  should  feel  sure  of  himself  and  then  be  quick  to  go 
after  the  business.  Upon  entering  a  store  no  one  likes  to  wait 
around  for  the  salesman  to  give  him  attention.  He  may  be  one 
of  those  men  who  do  not  like  to  be  rushed,  who  prefer  to  look 
around  at  leisure,  but  at  the  same  time  when  he  is  ready  to  ask 
questions,  or  to  make  a  selection,  he  wants  the  salesman  there. 
No  matter  if  the  customer,  upon  entering  the  store,  announces 
frankly  that  he  is  simply  looking  around  and  has  no  intentions 
of  buying  at  once,  the  salesman  can,  without  being  offensive, 
show  an  interest  in  the  visitor,  get  a  line  on  what  type  of  machine 
will  please  him  and  when  he  contemplates  purchasing.  Every 
person  who  does  not  own  a  talking  machine  is  a  prospect  for 
one,  without  regard  to  race,  color  or  previous  condition  of 
servitude.  Every  person  who  enters  a  talking  machine  store 
is  doubly  a  prospect  because  he  or  she  has  become  sufficiently 
interested  to  investigate  the  proposition. 

"Everyone  who  conies  into  a  talking  machine  store  or  de- 
partment," said  a  manager  recently,  in  a  little  chat  with  his 
sales  staff,  "is  a  prospective  customer,  whether  he  is  simply 
shopping  around  or  really  has  half-formed  ideas  of  buying. 
He  may  say  to  the  salesman,  'I  cannot  afford  a  machine  at 
the  present  time,'  but  through  careful  questioning  he  might 
discover  that  he  is  in  a  position  to  make  payments  on  a 
mighty  good  article,  and  through  a  little  careful  selling  talk, 
could  also-  land  the  contract.  Even  where  the  sale  is  not  made 
on  the  spot,  the  salesman  should  always  make  it  a  point  to 
get  the  name  and  address  of  the  prospect.  Play  a  few  records 
over  that  satisfy  his  musical  desires,  and  get  his  attention  and 


friendship,  and  then  follow  up  that  prospect  until  he  does  buy. 

"To  man)'  salesmen  one  of  the  most  difficult  propositions 
they  have  to  handle  is  the  task  of  describing  to  the  customer 
the  reason  why  one  machine  cost  $50,  and  another  one,  appar- 
ently only  a  little  different,  $75  or  $100.  The  salesman  must 
bear  in  mind  that  leading  manufacturers  in  pricing  their  machines 
give  value  to  justify  the  increased  cost. 

"In  fact,  the  arguments  offered  by  the  double  spring  motor 
and  its  superiority  over  the  single  spring  are  so  many  that 
good  salesmen  can  lead  the  customer  to  wonder  why  the  price 
for  the  machine  with  the  double  spring  motor  is  not  really  higher 
than  it  is.  The  record-filing  devices  in  the  cabinets;  the  higher 
finishes  to  the  different  parts  of  the  cabinet,  motors  and  other 
parts  of  the  machine,  all  represent  higher  manufacturing  cost 
and  therefore  justify  a  higher  selling  price. 

"The  salesman  who  hesitates  to  meet  the  challenge  of  the 
customer  and  prove  the  necessity  for  the  difference  in  price  of 
machines  admits  his  incompetence  as  a  talking  machine  sales- 
man. In  handling  machines  I  can  only  say,  see  that  all  machines 
in  the  department  are  in  perfect  playing  condition  all  the  time 
and.  then  learn  to  play  them.  Many  a  sale  has  been  lost  because 
the  salesman  ran  the  machine  at  a  rate  to  kill  the  musical 
value  of  the  record  sometimes  through  his  inability  to  regulate  the 
speed.  Don't  take  anything  for  granted  in  demonstrating.  See  that 
everything  is  right. 

"Next  we  come  to  the  selling  of  records,  the  subject  that 
often  does  not  receive  the  proper  amount  of  attention  from  the 
salesman,  because  as  a  matter  of  fact  a  record  sale  should  receive 
as  much,  if  not  more,  attention  than  a  machine  sale,  being  in- 
variably conducted  on  a  cash  basis.  In  many  stores  it  is  only 
the  fact  that  a  large  number  of  records  are  sold  for  cash  makes 
it  possible  to  carry  the  heavy  amount  of  installment  paper  se- 
cured for  machines.  The  records  furnish  the  capital  for  the 
business. 

"Selling  records  is  really  a  combination  of  art  and  science. 
A  knowledge  of  the  art  of  music  is  necessary  for  the  proper 
selection  and  playing  of  records.  The  science  of  salesmanship 
is  necessary  to  bring  about  their  final  disposition.  Then,  too, 
it  is  very  necessary  for  a  salesman  to  have  a  good  memory  and 
be  able  to  remember,  not  only  the  titles  of  the  selections,  the 
authors  and  composers,  the  names  of  the  songs,  but  also  the 
record  numbers  to  facilitate  his  work  when  he  is  in  the  middle 
of  a  rush.  There  are  so  many  sides  to  the  selling  of  records 
that  it  is  almost  impossible  to  give  a  complete  list  of  suggestions 
as  to  how  that  end  of  the  business  should  be  conducted." 


Fact — Not  Theory 


PEARSALL  VICTOR  SERVICE 

is  based  on  the  combined  experiences  of  every 
member  of  our  sales  force.  A  practical  knowl- 
edge of  actual  conditions  is  the  foundation  of 
our  service. 


PEARSALL  VICTOR  SERVICE 

has  proven  its  worth  under  exacting  conditions. 
We  will  not  attempt  to  give  in  detail  the 
value  of  our  co-operation,  but  we  do  believe 
we  can  help  you  increase  your  profits. 


Pearsall  Victor  Service 


Our  shipping  facilities  are  now  100%  efficient.  Let  us  help  you  plan    your  1 91  7  campaign. 

No  delays  in  any  department.    "Promptness"  Our  service  will  make  the  difficult  problems 

is  our  watchword.  easy  to  solve. 

SILAS  E.  PEARSALL  CO.,  18  W.  46th  St.,  NEW  YORK 
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Starr  Style 


(at  retail) 

Oak  or  Mahogany 

Height  17  inches.    Width  1914  inches. 
Depth    22%  inches 

Has  a  tone  which  excels  that  in  machines 
selling  for  $100.00.  Though  announced  only 
four  months  ago  our  dealers  say  it  is  the 
best-seller  among  $50.00  models  of  all 
makes. 


Starr  Style  yA  $75.00 

(at  retail) 

Height  42%  inches       Width    19%  inches 

Depth    22%  inches 
Already  so  popular  that  we  are  vastly  in- 
-  fc  creasing  our  output  plans 

-■'  to  supply  all  dealers. 


COUPON  %t 

The  Starr  Piano  Co.  l> 
Richmond,  Ind. 

Advise  fully  regarding  your  proposi- 
tion on   Starr  Phonographs  and  Starr 
Records. 

We  {  do  not }  '""idle  phonographs  and  records 

now 

Firm  name  

Street    

City   state  

Personal  Signature  


Everything  a  Dealer 
Could  Ask 


Nationally  Advertised 

Not  only  in  BIG  SPACE  in  the  best 
magazines — publications  read  by  practically 
10,000,000  people- 
But  in  scores  of  big  city  newspapers,  with 
reading  circulations  running  into  the  mil- 
lions, papers  which  cover  the  country  from 
coast  to  coast. 


Live  Local  Sales  Helps 

This  includes  a  monthly  ad  service  which 
provides  Starr  dealers  with  timely  ads  for 
insertion  in  local  newspapers',  window  cards, 
handsome,  attractive  booklets,  movie  slides, 
etc. 


A  Complete  Line— $50.00  to  $300.00 

Four  beautiful  period  designs  are  included 
—at  $250.00  and  $300.00.  Each  Starr  Pho- 
nograph carries  a  "de  luxe"  finish — the  re- 
sult of  a  three  generation  experience  in 
building  high-grade  pianos  from  start  to 
finish.     This  is  a  great  sales  aid. 


Entirely  "Home-Built" 

Starr  Phonographs  are  not  assembled. 
We  build  every  part  here  in  our  factories, 
where  one  high  quality  standard  prevails. 

Hence,  we  know  that  each  machine  is 
right  in  every  particular  before  it  is 
shipped.  This  wards  off  trouble  for  the 
dealer. 


Exclusive  Selling  Features 

"The  Singing  Throat  of  the  Starr  Phono- 
graph," made  wholly  from  Silver  Grain 
Spruce,  gives  our  dealers  a  wonderful  sales 
argument.  We  use  this  wood  despite  the 
fact  that  it  costs  four  times  as  much  as  the 
oak,  poplar,  etc.,  which  others  employ. 

The  tone  superiority  which  results  is  un- 
questioned and  "in  the  trade"  Starr  Phono- 
graphs are  freely  admitted  to  voice  the 
clearest,  sweetest,  richest  tones  of  all. 
Hence,  our  widely-advertised  slogan  "The 
Difference  is  in  the  Tone." 

Starr  Records  Are  Popular 

All  of  our  great  financial  resources  are 
behind  the  Starr  Library  of  Phonograph 
Records.  Already  it  offers  hundreds  of  se- 
lections. We  propose  to  enlarge  it  con- 
tinually and  make  it  one  of  the  largest.  We 
have  dozens  of  great  artists  now  under  con- 
tract and  new  contracts  are  constantly  be- 
ing made.  We  are  advertising  "You  get 
better  value  when  you  buy  Starr  Records" 
— and  phonograph  users,  by  the  thousands, 
are  proving  the  truth  of  this  daily. 

And  So,  Mr.  Dealer — 

If  you  want  the  line  backed  by  the  big- 
gest, exclusive  musical  instrument  builders 
in  the  world — the  line  which  includes  both 
records  and  phonographs — the  line  with 
stability  and  an  assured  future — the  line 
which  is  already  well  and  favorably  known 
everywhere — 


Send  in  for  full  particulars  today 

(Use  coupon  for  convenience) 


The  Starr  Piano  Company 

STARR,  RICHMOND,  TRAYSER,  REMINGTON 
GRAND,  UPRIGHT  AND  PEAYERPIANOS 
THE  STARR  PHONOGRAPH— STARR  PHONOGRAPH  RECORDS 


Established  1872 


Richmond,  Ind. 


BRANCHES,  DISTRIBUTORS  AND  DEALERS  EVERYWHERE 
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Every  Columbia  Grafonola  sale  makes  a 
good  customer  and  plants  the  seed  of  a 
long  and  profitable  account. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


FINE  STORE  IN  WILLIAMSPORT,  PA. 

William  sport,  Pa.,  April  2. — One  of  the  most 
attractive  talking  machine  stores  in  this  section 
of  the  country  is  that  of  M.  H.  Housel  &  Co., 
at  209  West  Fourth  street,  who  handle  both  the 
Victor  and  Columbia  lines  of  machines  and  rec- 
ords with  consistent  success.     The  store  is  lo- 


209  M.  H.  HOUSEL  a  CO.  20a 


Home  of  M.  H.  Housel  &  Co. 

cated  on  one  of  the  busy  thoroughfares  of  the 
city,  and  the  front  is  arranged  to  permit  of  most 
interesting  displays.  A  view  of  Housel  &  Co.'s 
store  front  is  presented  herewith. 


RETURNS  FROM  VISIT  TO  HAVANA 

Theo.  H.  Bauer,  Manager  of  the  Columbia  Co.'s 
Concert  and  Operatic  Department,  Tells  of 
Lazaro's  Success  in  Cuba's  Capital  City 

Theodore  H.  Bauer,  manager  of  the  Columbia 
Graphophone  Co.'s  concert  and  operatic  depart- 
ment, returned  recently  from  a  week's  stay  in 
Havana.  He  spent  some  time  with  the  mem- 
bers of  the  Bracale  Opera  Co.,  which  has  been 
giving  a  remarkably  successful  season  in  Ha- 
vana. Lazaro,  the  famous  tenor  and  exclusive 
Columbia  artist,  is  a  member  of  this  company, 
and  has  been  an  important  factor  in  the  suc- 
cess the  company  has  achieved  during  the  pres- 
ent season. 

Columbia  dealers  throughout  the  country  are 
evincing  considerable  interest  in  the  activities 
of  the  international  record  department,  and 
the  fact  that  the  Columbia  factories  are  turn- 
ing out  these  records  in. larger  quantities  than 
ever  before  has  aided  the  department  immeas- 
urably in  the  development  of  its  business. 
Louis  D.  Rosenfield,  sales  manager  of  the  de- 
partment, with  headquarters  at  102  West  Thirty- 
eighth  street,  New  York,  is  sending  out  valuable 
publicity  matter  regarding  these  records  to  the 
company's  dealers. 

Roy  Campbell  has  taken  charge,  as  manager, 
of  the  new  Edison  phonograph  department  of 
the  Zinney  Jewelry  Co.,  Hutchinson,  Kan. 


MUSIC  IN  TONSORIAL  PARLORS 

A  Youngstown  Paper  Tells  How  the  Phono- 
graph Is  Being  Utilized  by  Barbers 

Youngstown,  O.,  April  4. — L.  H.  Cahn  &  Co.,  who 
handle  the  new  Edison  line  in  this  city,  were 
quite  interested  in  the  following  story  which 
appeared  in  one  of  the  local  papers  under  the 
caption,  "Whiskers  Amputated  While  Music 
Plays." 

"Locally  music  is  taking  the  place  of  conversa- 
tion which  the  barbers  used  to  throw  in  free 
with  every  shave  or  haircut.  In  at  least  two 
downtown  shops  phonographs  are  a  part  of  the 
equipment  and  the  merry  story  of  the  old  time 
barber  is  rapidly  becoming  'The  Sweetest  Story 
Ever  Told,'  as  rendered  on  one  of  these  instru- 
ments. 

"A  man  goes  into  one  of  these  shops  on  a  blue 
Monday  morning  with  a  bunch  of  pale  whiskers 
and  a  record  entitled  'Mighty  Like  a  Rose,'  is 
whirled  on  the  phonograph.  'The  Broadway 
Chicken  Walk'  gets  under  way  with  the  bar- 
ber's razor  and  when  a  dash  of  lilac  is  added  at 
the  finish  of  the  shave,  'The  Waters  of  Venice' 
come  floating  through  the  air  from  the  machine 
in  the  corner. 

"  'We  find  our  patrons  like  the  music  and  the 
only  objection  is  that  once  in  a  while  a  cus- 
tomer is  lulled  to  sleep  by  the  music,'  said  one 
barber  in  discussing  this  new  tonsorial  delight." 

This  article,  by  the  way,  refers  to  a  number 
of  tonsorial  parlors  to  which  L.  H.  Cahn  &  Co. 


have  sold  new  Edison  phonographs,  and  sug- 
gestions are  made  that  it  would  be  a  good  thing 
for  dealers  at  other  points  to  get  busy  and  sell 
the  barber  shops  in  their  territory. 

HENRY  MIELKE  ENTERTAINS  FRIENDS 

Gives  Elaborate  Dinner  at  Hotel  Gregorian  to 
Celebrate  Tenth  Business  Anniversary 

Henry  Mielke,  well-known  and  successful  talk- 
ing machine  dealer  of  1680  Third  avenue,  New 
York,  celebrated  in  fitting  style  the  tenth  anni- 
versary of  the  establishment  of  his  business  by 
tendering  a  dinner  to  between  forty  and  fifty 
of  his  business  friends  at  the  Gregorian  Hotel  on 
March  18.  Mr.  Mielke  gave  the  dinner  on  the 
theory  that  those  who  had  worked  with  him 
directly  or  indirectly  to  bring  about  his  success 
should  celebrate  with  him.  Lipman  Kaiser,  of 
S.  B.  Davega  &  Co.,  presided  as  toastmaster,  and 
as  usual  scored  a  success  in  this  role.  The  en- 
tire affair  was  most  enjoyable. 

IMPROVED  QUARTERS  FOR  ADAIR'S 

Adair's,  Victor  dealer  of  Xenia,  O.,  has  just 
installed  two  new  sound-proof  demonstration 
booths  for  Victrolas  and  records  on  the  main 
floor  of  their  furniture  establishment  in  this  city 
for  the  purpose  of  taking  care  of  their  increas- 
ing Victor  business. 

The  Peerless  Phonograph  Co.,  Inc.,  New  York, 
have  filed  a  notice  of  voluntary  dissolution. 


Hanguage  &ecorbg 


It's  as 


as 


You  learned  English  simply  by  listening.    You  picked  it  up  naturally. 
Other  languages  are  easily,  naturally  and  correctly  learned  by  absorbing 
them  by  contact  with  sound.    The  student's  ear  does  the  work  while  the 
I  ICTTNUNP  eVe  f°"ows  tne  spoken  word  as  he  reads  from  a  book.    The  Cortina 
1  SLVi  l  Vi \_s  Phone-Method  makes  it  a  pleasure  and  a  pastime. 

The  teaching  is  done  by  means  of  phonographic  disc  records.  This  not  only  opens  up  for 
the  dealer  a  largely  increased  field  for  the  sale  of  records  but  will  be  the  means  of  selling 
many  machines  t6  homes  who  desire  to  take  up  this  course  but  have  no  machine  for  the 
records.  This  course  will  not  only  appeal  to  the  commercial  student  but  it  has  a  large  field 
among  those  wishing  to  broaden  their  power  of  thought  through  the  acquirement  of  an  addi- 
tional language. 

There  is  now  an  extraordinary  demand  for  language  instruction.  The  Cortina  Phone-Method 
is  being  used  in  every  section  of  the  country.   Are  you  getting  your  share  of  the  profits? 

THE  CORTINA  ACADEMY  OF  LANGUAGES  (E^fLS^toHoo.)  12  E.  46th  St.,  New  York 
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The  Trade  In  Philadelphia  And  Locality 


Philadelphia,  Pa.,  April  8. — The  talking  ma- 
chine business  seems  to  be  progressing-  in  Phila- 
delphia uninterrupted  by  any  outside  element, 
the  only  trouble  being  inside,  in  the  inability 
to  get  sufficient  stock  to  supply  the  demand. 
The  business  in  March  was  considerably  ahead 
of  last  year,  as  much  so  as  the  advance  was 
noted  over  the  two  previous  months  of  the 
year. 

In  fact  ever  since  the  first  of  the  year  there 
has  been  a  wonderful  business  in  records,  the 
result  of  the  great  number  of  machines  that 
were  sold  during  the  fall  and  the  holiday  sea- 
son, and  it  is  gratifying  to  note  that  .the  com- 
panies have  kept  their  representatives  pretty 
well  supplied  to  the  extent  that  several  of  the 
dealers  have  practically  a  complete  catalog,  and 
others  are  very  nearly  complete. 

Sonora  Co.'s  Handsome  Quarters 

The  Sonora  Phonograph  Co.,  at  1311  Walnut 
street,  have  at  last  gotten  their  warerooms  com- 
pletely furnished,  with  all  the  draperies  in 
place,  and  a  very  fine  elevator  service  estab- 
lished. It  is  the  most  richly  appointed  talk- 
ing machine  establishment  in  this  city,  and  ex- 
teriorly is  most  attractive,  at  present,  in  the 
way  the  national  colors  are  used  for  decorative 
purposes. 

The  Sonora  manager  reports  that  everything 
has  been  progressing  in  a  most  satisfactory 
way,  and  that  they  had  a  very  good  business 
in  March.  The  exclusive  concerts  that  they 
have  been  giving  in  the  city  have  brought  this 
machine  to  the  attention  of  the  best  people  of 
the  city,  and  especially  productive  were  the  So- 
nora concerts  at  the  British  Bazaar  that  was 
held  here  all  last  week. 

Excellent  Report  for  March 

Blake  &  Burkhart,  the  biggest  handlers  here 
of  the  Edison,  report  that  their  March  business 
was  satisfactory,  but  did  not  show  the  same 
increase  over  last  year  as  did  January  and  Feb- 
ruary. Among  the  recent  visitors  here  was  E. 
C.  Boykin,  the  head  of  the  sales  promotion  at 
the  factory  of  the  Edison.  The  firm  report 
that  machines  have  been  coming  through  very 
well  of  late,  and  that  record  orders  have  also 
been  filled  with  greater  regularity. 

Have  Attractive  Easter  Window 

H.  A.  Weymann  &  Son,  Inc.,  have  a  very  at- 


Strawbridge  &  Clothier's  Colossal  Establishment  In  Philadelphia,  Where  the  Cortina  Phone 
Method  for  Mastering  Modern  Languages  Is  an  Interesting  Feature  of  the  Luxurious  Talking 
Machine  Department  Conducted  by  This  Prominent  Establishment 


tractive  Easter  window  decoration  of  Victor 
talking  machines  and  records.  They  note  that 
the  April  list  of  records  are  exceptionally  fine 
and  are  selling  big.  As  an  illustration  of  how 
this  department  has  grown  at  the  Weymann 
house,  they  now  have  ten  hearing  booths  in- 
stead of  four  in  their  old  quarters.  They  are 
in  excellent  shape  on  records  and  able  to  meet 
any  demand,  but  their  orders  for  machines  are 
still  greater  than  the  supply.  Norbert  Whitely 
is  at  present  covering  the  western  part  of  Penn- 
sylvania, and  William  Doerr  is  traveling 
through  southern  New  Jersey.  Among  the 
visitors  at  the  Weymann  store  the  past  week 
was  Mr.  Lanshe,  of  the  firm  of  Hartman  & 
Lanshe,  of  Allentown,  who  brought  with  him 
quite  a  big  stock  order  for  records. 

Penn  Co.  Improvements  Almost  Completed 
The  Penn  Phonograph  Co.  is  still  at  work  on 
the  improvements  in  its  store,  but  the  interior 
is  so  nearly  completed  that  it  shows  what  a 
very  artistic  idea  the  man  possessed  that  de- 


SERVICE 


Service  in  the  broadest  sense,  as  applied  to  the  talking 
machine  business,  not  only  includes  prompt  and  effi- 
cient attention  to  your  orders  and  requirements,  but 
a  conservation  in  the  distribution  of  Victor  machines 
and  records  to  dealers  in  the  territory  or  section 

in  which  the  Jobber  is  located. 

The  efficient  plan  of  distribution  which  at  present 
characterizes  our  Victor  Service,  and  which  will  con- 
tinue, is  a  thing  of  vital  import  to  the  Victor  dealers 
during  the  present  stringency  of  machines. 

Penn  Phonograph  Co. 


PIONEERS  IN  VICTOR  SERVICE 

17  So.  Ninth  St. 


ESTABLISHED  1S98 

PHILADELPHIA 


signed  it.  It  is  in  very  good  taste,  and  as  to 
facilities  for  doing  business,  nothing  better  could 
be  desired.  A  catalog  rack  is  being  made  from 
a  special  design  which  will  be  placed  in  the 
front  of  the  store.  In  the  record  section  of 
the  building  the  company  is  able  now  to  handle 
more  than  double  the  stock  it  could  previously 
carry,  and  with  very  much  greater  facilities. 
March  a  Wonderful  Month 

The  Penn  Co.  reports  that  its  business  in 
March  was  wonderful.  During  the  early  part 
of  the  month  there  was  a  shortage  of  stock, 
but  the  Victor  people  shipped  large  numbers 
of  machines  and  records  the  last  week,  so  that 
the  company's  business  ran  considerably  ahead 
of  March  last  year.  The  Penn  Co.  states  that 
records  are  now  coming  in  all  right,  and  it  is 
carrying  a  very  complete  stock.  It  is  making 
a  complete  installation  of  foreign  records',  and 
will  carry  the  entire  foreign  line.  This  is  espe- 
cially necessary  in  this  city  owing  to  the  great 
number  of  foreigners  through  the  coal  region 
section,  in  which  the  Penn  Co.  has  a  large  busi- 
ness. The  foreign  record  supply  is,  at  present, 
twice  as  large  as  it  has  ever  been  before. 
Returns  From  Southern  Trip 

H.  F.  Miller,  treasurer  of  the  Penn  Co.,  has 
just  returned  from  a  very  pleasant  trip  through 
the  Southern  States,  having  gone  as  far  as 
Florida,  and  accompanied  by  a  party  of  friends. 
One  of  the  agreeable  visitors  the  past  week 
was  F.  K.  Dolbeer,  formerly  with  the  Victor 
Co.,  but  at  present  treasurer  of  the  Overland 
Automobile  Co. 

Great  Activity  With  the  Louis  Buehn  Co. 

The  Louis  Buehn  Co.  reports  that  business  in 
March  was  exceptionally  good.  Machines  came 
in  much  better  in  March  than  the  two  pre- 
vious months  of  the  year,  with  the  result  that 
March  of  1917  was  the  best  March  the  firm  has 
ever  had.  The  company  states  that  during  the 
past  two  or  three  months  a  tremendous  demand 
for  records  has  been  experienced.  It  is  very 
well  supplied,  however,  and  can  practically  fill 
orders  to  its  regular  trade  to  the  extent  of  100 
per  cent.  Louis  Buehn,  the  head  of  the  com- 
pany, will  spend  the  Easter  holidays  at  his  cot- 
tage at  Ocean  City. 

G.  A.  Gewehr,  of  the  Gewehr  Piano  Co.,  of 
Wilmington,  Del,  was  here  the  past  week,  as 
was  also  H.  A.  Zeamer,  of  Columbia,  Pa.  Both 
dealers  report  that  the  business  outlook  in  their 
sections  is  most  encouraging. 

Reports  Good  Business  in  Swedesboro 

The  firms  of  William  H.  Hannold  &  Sons, 
(Continued  on  page  38) 
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Ever  Hear  of  Obvious  Adams? 

He  believes  that  the  only  way  to  do  things  is  to 
DO  them;  that  the  obvious  thing  to  do  is 
the  one  that  gets  the  biggest  results.  We 
believed  that  the  obvious  thing  for  a 

distributor  to  do  was  to  be  EXCLUSIVELY 
WHOLESALE;    another   obvious  thing 
was   to   SPECIALIZE    on  Victor 
Records — the  combination  MUST 
WIN  for  YOU  and  for  US.  It  does. 

BUEHN  SERVICE 
on  VICTOR  RECORDS 

we're  proud   to  say,  in- 
cludes the  obvious;  it  includes 
an  attention  to  your  interest  that  is 
concentrated  upon  one  effort — to  help 
your  success.    We  like  to  repeat  these  four 
facts:  A  Wholesale  ONLY  plan;  An  Exclusive 

Victor  platform;  A  Fast  and  Complete 
Service  and  a  Hearty  Co-operation  — 
the  four  essentials  of   Buehn  Service. 

The  Louis  Buehn  Company 
PHILADELPHIA 

Oscar  Saenger  Course  in  Vocal  Training  is  your  help  to  become  the  educa- 
tional centre  of  your  city.  1  his  wonderful  achievement  is  worthy  of  your 
strongest  sales  efforts^  and  Buehn  Service  will  co-operate  with  you  on 
deliveries  of  the  Saenger  Course  in  all  voices. 
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THE  TRADE  IN  PHILADELPHIA 

(Continued  from  page  36) 

Swedesboro,  N.  J.,  and  Keinard  Brothers,  of 
Phoenixville,  Pa.,  have  arranged  to  have  several 
new  booths  erected  in  their  talking  machine  de- 
partments. Both  firms  had  representatives  in 
town  the  past  week  making  arrangements,  and 
they  report  that  business  is  very  good  in  their 
section. 

Great  Record  for  March 

Manager  Eckhardt,  of  the  Pennsylvania  Talk- 
ing Machine  Co.,  states  that  March  was  exceeded 
only  by  last  December  in  the  amount  of  business 
transacted,  and  it  could  have  been  the  biggest 
month  in  the  history  of  the  firm  had  it  been  pos- 
sible for  them  to  get  in  hand  shipments  that 
were  on  the  way.     He  also  states  that  the 


promise  for  April  is  that  it  will  be  the  biggest 
month  in  history,  as  new  and  important  con- 
nections have  been  made  during  the  past  month 
which  are  beginning  to  return  pretty  good  divi- 
dends already  on  the  effort. 

Retire  From  Retail  Field 

The  Pennsylvania  Talking  Machine  Co.  has 
retired  from  the  retail  business,  and  has  sold  its 
retail  store  at  1109  Chestnut  street  to  the  Grafo- 
nola  Shops  Co.,  J.  G.  Wagner,  president,  which 
firm  runs  another  shop  in  Hartford,  Conn.  Mr. 
Wagner  was  formerly  with  the  Henderson  Co. 
Mr.  Eckhardt  states  that  they  could  not  push 
the  retail  business,  and  preferred  to  devote  their 
entire  energies  to  the  dealers'  requirements  as 
wholesalers. 

During  March  practically  every  member  of 


the  Columbia  Co.  visited  Philadelphia,  %nd 
they  had  more  Columbia  visitors  during  that 
month  than  had  visited  them  in  the  four  and  a 
half  years  since  they  have  been  in  business  here. 

Manager  Eckhardt,  and  his  assistant,  Mr.  Tay, 
have  just  returned  from  spending  a  few  days  at 
the  Baltimore  branch  of  the  Pennsylvania  Talk- 
ing Machine  Co.  They  report  that  Baltimore 
had  the  biggest  month  in  their  history,  and  that 
everything  looks  most  encouraging  there. 
Close  Philadelphia  Offices 

The  Keen-O-Phone  Co.  has  closed  its  offices 
in  this  city,  having  sold  all  the  product  it  had 
on  hand. 

A  NEW  DOMESTIC  CoTpiSTRIBUTOR 

The  Talking  Machine  Sales  Corp.  Appointed 
Distributors  for  the  Domestic  Corp.  in  Phila- 
delphia— S.  M.  Stancliff,  General  Manager 

Philadelphia,  Pa.,  April  4.— The  Domestic  Talk- 
ing Machine  Corp.  of  Philadelphia  announces 
the  appointment  of  the  Talking  Machine  Sales 
Corp.,  whose  temporary  headquarters  are  lo- 
cated at  316  Land  Title  Building,  this  city,  as  a 
distributor  for  its  line  of  Domestic  talking  ma- 
chines. 

The  Talking  Machine  Sales  Corp.  will  devote 
its  attention  exclusively  to  promoting  wholesale 
business  on  the  new  Domestic  line,  and  is  pre- 
paring to  conduct  an  extensive  campaign.  This 
new  corporation  is  under  the  general  manage- 
ment of  S.  M.  Stancliff,  who  while  new  in  the 
talking  machine  field  is  an  old  hand  at  sales  pro- 
motion. For  twelve  years  Mr.  Stancliff  was 
connected  with  the  Industrial  Construction  Co. 
of  Chicago,  for  ten  years  he  was  with  the  Wes- 
tern School  Supply  Co.,  and  recently  he  was 
agency  director  in  Philadelphia  for  the  New 
York  Life  Insurance  Co. 

Mr.  Stancliff's  years  of  successful  sales  experi- 
ence should  stand  him  in  good  part  in  making 
the  Talking  Machine  Sales  Corp.  a  valuable 
distributor  for  the  new  Domestic  line. 

ABOUT  "ARABELLA'S^HONOGRAPH" 

Proves  a  Feature  of  the  Doings  of  a  Debutante 
in  St.  Louis  Newspaper 

St.  Louis,  Mo.,  April  3. — The  Post  Dispatch  of 
this  city  has  a  Sunday  feature  in  which  the  fads 
and  doings  of  a  debutante  are  set  forth  under 
the  name  of  "Arabella.".  On  a  recent  Sunday 
the  subject  was  "Arabella's  Phonograph"  and 
the  verses  reproduced  herewith  were  accom- 
panied by  a  clever  cartoon  of  suitable  character. 
"Miss  Arabella  Simpkins  Brown  is  fond  of  pickled  music, 
She  dearly  loves  to  sit  her  down  and  hear  those  tones 
Carusic ; 

On  Madame  Schumann-Heink  she  dotes,  likewise  on  Frieda 
Hempel, 

And  finds  those  John  McCormack  notes  like  music  in  a 
temple. 

Fritz  Kreisler  holds  her  soul  in  thrall  with  wondrous  fiddle 
magic, 

And  Madame  Gadski  beats  them  all  for  aolos  fierce  and 
tragic. 

'Tis   joy   to    play   the    phonograph,    when    Brother  Willie 
winds  it, 

And  be  your  mood  to  cry  or  laugh  some  record  quickly 
finds  it. 

She  loves  those  classic  pieces  best,  at  least  so  she  will  tell 
you. 

They  sing  or  play  at  her  behest  to  fascinate  and  spell  you. 
O,  how  she  loves  to  trot  them  out,  those  records  operatic, 
When  company  is  thereabout,  she's  lofty  in  the  attic, 
But  here's  a  secret  we  will  tell,  but  don't  you  dare  dis- 
close it, 

For,  though  we  know  it  very  well,  there's  no  one  else  who 
knows  it. 

When   company  has  gone  away  she'll  scorn  those  notes 
Carusic 

And  for  her  own  diversion  play  a  different  sort  of  music. 
'Who  Put  the  Bump  on  Father's  Nose?'  or  'Wicky,  Wacky, 
Hula,' 

'Mammy's  Little  Coal  Black  Rose,'  or  'Hicky,  Dicky,  Dula'; 
'On  the  Arm  of  the  Old  Arm  Chair,'  'Hello,  My  Sweet- 
heart,' maybe; 

For  opera  she  doesn't  care,  when  playing  'Pretty  Baby.'  " 

EXPANSION  IN  CORRY,  PA. 

The  Barlow  Hardware  Co.,  of  Corry,  Pa.,  has 
secured  a  store  next  door  to  their  present  loca- 
tion for  Victrolas  exclusively.  They  have  put 
in  several  booths.  Miss  Dorothy  Davidson,  an 
enthusiastic  and  capable  young  saleswoman,  will 
be  manager. 


HE  DELPHEON  stands  alone  at  the  end  of  a 
path  that  is  rapidly  being  beaten  hard— it  will 
soon  be  a  paved  way. 


Because  the  Delpheon  is  out  of  the  ordinary ;  because  it  is  more 
than  a  mere  phonograph,  it  has  been  lifted  out  of  the  class  of  medi- 
ocrity and  placed  on  a  separate  pinnacle  as  the  instrument  which 
has  opened  a  new  era  in  the  phonograph  industry. 

Even  the  name  is  different — from  "Delphi,"  ancient  Grecian  city, 
mythical  home  of  Apollo,  patron  saint  of  music,  song  and  poetry. 

Dealers  who  appreciate  that  to  build  for  the  future  in  the  face 
of  competition  they  must  have  something  out  of  the  ordinary,  pat' 
ented  features  that  can  be  found  nowhere  else,  and  an  instrument 
for  which  they  need  offer  no  apologies,  see  in  the  Delpheon  the 
means  of  adding  prestige  to  their  house  and  of  building  permanently 
through  a  host  of  satisfied  customers. 


i 

t\  "Do  Something  Better  than  Anyone  Else  and  the  World 
A    will  Make  a  Path  to  Your  Door." 
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The  Record  File, 
The  Automatic 
Stop, 

The  Tilting  Top, 
The  Automatic 


Are  Found 
Only  On 
The  Delpheon. 
Will  You 
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BAY  CITY,  MICHIGAN 
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Trade  Conditions  in  Dominion  of  Canada 


RETAILERS  OPPOSE  ANTI-FIXED  PRICE  BILL  IN  CANADA 

Measure  Making  Maintenance  of  Resale  Prices  Illegal  Introduced  in  House  of  Commons,  But  Bill 
Is  Not  Likely  to  Become  a  Law  Owing  to  Strong  Opposition  Manifested 

Toronto,  Can.,  April  5 


-Fixed  prices  for  the  re- 
sale of  merchandise  would  be  made  criminal  if 
W.  E.  Knowles,  member  of  the  Dominion  House 
of  Commons  for  Moose  Jaw,  should  get  his  bill 
through  the  House,  which  is  very  unlikely.  Mr. 
Knowles  proposes  to  amend  the  Criminal  Code 
by  enacting  that : 

"Any  manufacturer,  wholesale  merchant,  deal- 
er, agent,  or  commission  merchant  who  either  di- 
rectly or  indirectly  stipulates,  agrees  or  arranges 
that  any  goods,  wares  or  merchandise  sold  or 
otherwise  disposed  of  by,  or  to,  him,  shall  be 
sold  by  any  purchaser  thereof  at  a  price  not  less 
than  one  prescribed  by  him,  or  who  in  any  way 
endeavors  to  prescribe  a  price  below  which  a 
purchaser  shall  not  sell  the  same,  shall  be  guilty 
of  an  offence,  and  shall  be  liable  upon  summary 
conviction,  to  a  fine  not  exceeding  five  thousand 
dollars,  or  to  imprisonment  for  a  term  not  ex- 


ceeding three  months,  or  to  both  fine  and  im- 
prisonment." 

The  Dominion  Retailers'  Association,  which 
organization  has  headquarters  at  Ottawa, 
promptly  objected  to  the  proposed  legislation 
and  interviewed  members  of  the  government  in 
this  connection  to  protest  against  the  bill. 

The  fact  that  the  bill  is  sponsored  by  a  pri- 
vate member  of  the  opposition,  whose  constitu- 
ency is  one  of  Western  farmers  does  not  sug- 
gest that  he  is  serious,  or  will  be  taken  seriously, 
and  consequently  interests  that  otherwise  might 
be  impelled  to  lively  action  in  opposition  are 
not  a  bit  perturbed.  The  proposition  to  appoint 
a  commission  having  jurisdiction  over  inland 
trade  also  suggests  that  Mr.  Knowles'  infant 
will  never  be  allowed  to  grow,  as  such  commis- 
sion would  handle  agreements  that  he  would 
have  declared  illegal. 


NO  LULL  IN  MONTREAL  TRADE 

Various  Lines  of  Machines  and  Records  Being 
Strongly  Featured  With  Excellent  Results — 
New  Concerts  Being  Organized — Funeral  of 
Emile  Landermann — Subscribe  for  War  Loan 


Montreal,  Can.,  April  7. — The  death  of  Emile 
Landermann,  of  Outremont,  occurred  in  Win- 
nipeg, Man.,  on  March  12,  and  the  funeral  was 
held  in  Montreal  on  Friday,  March  16.  The 
deceased  was  chief  accountant  of  the  Berliner 
Gramophone  Co.,  of  this  city,  with  whom  he 
had  been  for  many  years,  and  was  in  Winnipeg 
on  a  business  trip  when  he  became  ill.  He  was 
thirty-four  years  of  age,  and  is  survived  by  his 
widow  and  two  little  boys. 

The  Berliner  Gramophone  Co.,  Ltd.,  sub- 
scribed to  the  recent  Dominion  War  Loan  to 
the  extent  of  $50,000. 

Publicity  in  any  form  is  good,  and  the  Ontario 
Furniture  Co.,  Ltd.,  Bleury  street,  have  taken 
advantage  of  the  situation  by  utilizing  the  side' 
wall  of  their  immense  building  to  promote  the 
interests  of  the  Pathephone.  The  wall  is 
painted  in  a  bright  yellow,  and  the  attractive 
trade-marked  Pathe  Red  Rooster  is  most  con- 
spicuous, and  is  visible  to  the  human  eye  for 
a  long  distance  to  any  one  coming  up  Bleury 
street. 

At  the  Fashion  Show  held  at  Dupuis  Freres 
store,  St.  Catherine  street,  East,  an  orchestra 
rendered  appropriate  music  interspersed  with 
Victrola  selections  throughout  the  promenade. 

Harry  Braid,  late  of  Toronto,  and  well  known 
to  the  Canadian  talking  machine  trade,  has  been 
appointed  manager  of  Layton  Bros,  phonograph 
department.  They  report  a  big  Edison  busi- 
ness. 

The  Melodia  Co.,  of  Canada,  is  being  organ- 
ized in  this  city  to  manufacture  a  line  of  talk- 
ing machines  to  retail  at  from  $45  to  $350. 

Number  17645  on  the  Victor  list  is  one  that 
has  a  strong  appeal  for  Canadians.  This  is 
"My  Soldier  Lad,"  with  "When  Your  Boy  Comes 
Back  to  You"  on  the  reverse.  The  former  is 
an  English  translation  of  "Mon  Soldat,"  which 
.has  been  especially  popular  among  French-Ca- 
nadians, not  only  on  account  of  its  title,  but 
because  of  the  beauty  of  the  melody. 

The  Canadian  Graphophone  Co.  report  a 
thriving  business  in  Columbia  products  through- 
out the  Province  of  Quebec  and  Montreal  prop- 
er, and  state  that  agencies  are  increasing  rapidly 
in  all  the  small  towns  in  the  Province. 

Galli-Curci  Victor  records,  which  have  cre- 
ated such  a  furore  in  the  United  States,  have 
proved  as  popular  in  Canada.  All  Victor 
dealers  report  being  oversold,  and  are  eagerly 
looking  forward  to  further  recordings  of  this 
popular  artiste. 


The  Berliner  Gramophone  Co.,  Ltd.,  with  their 
usual  up-to-date  methods,  had  all  the  show  win- 
dows of  their  various  stores  appropriately  dec- 
orated in  honor  of  St.  Patrick,  also  previous  to 
March  17  a  special  selected  list  of  favorite  Irish 
melodies  was  printed  in  green  ink  and  sent 
broadcast. 

The  fact  that  a  satisfied  staff  of  employes 
means  increased  efficiency  is  amply  illustrated 
in  the  case  of  the  Berliner  Gramophone  Co., 
Ltd.  This  firm  believes  in  a  spirit  of  companion- 
ship between  officials  and  clerks,  and  to  what 
measure  they  are  succeeding  in  creating  and 
maintaining  this  spirit  any  one  at  the  Berliner 
headquarters  can  testify.  During  the  past  win- 
ter dances,  smoking  concerts,  etc.,  have  been 
held.  In  the  summer  there  are  outings,  picnics 
for  all  the  men  in  the  office  factory  and  stores 
and  their  families.  This  firm  have  implicit  faith 
in  this  mode  of  getting  co-operation  from  their 
employes,  and  the  idea  might  easily  be  copied 
by  other  houses  in  the  trade. 


TORONTO'S  BUDGET  OF  NEWS 

How  Shortage  of  Stock  Sometimes  Helps — J.  P. 
Bradt  a  Visitor — Canadian  Quarters  for  Heine- 
man — Regal  Co.  Expansion — Pushing  the 
Mandel  Line — New  Pathephone  Retailers 


Toronto,  Ont.,  April  4. — "There  are  times  when 
it  pays  to  be  short  of  stock,"  observed  the  talk- 
ing machine  salesman  to  your  correspondent, 
who  entered  just  as  a  customer  went  out.  The 
Talking  Machine  World  man  indicated  his  in- 
terest, and  the  salesman  proceeded. 

"Notice  that  lady  just  gone  out?"  The  World 
man  had  noticed.  "Well,  she  just  now  left 
$250  in  a  deal  that  was  to  have  been  not  more 
than  $150.  She  and  her  daughter  came  in  a 
few  days  before  St.  Valentine's  Day.  Months 
ago,  it  seems,  they  had  decided  that  they  would 
have  a  machine  in  time  for  their  St.  Valentine's 
party  this  year.  This  affair  is  an  annual  event 
in  their  circle,  and  they  very  wisely  decided 
that  the  talking  machine  would  be  a  good  help 
in  entertaining.  Their  outside  limit  was  $150, 
but  they  preferred  to  keep  under  a  $100. 

"Finally  they  decided  on  a  machine  in  ma- 
hogany. Much  to  their  disappointment,  and 
my  own,  we  couldn't  supply  mahogany;  not  one 
in  the  place.  However,  they  agreed  to  a  sub- 
stitute until  I  could  deliver  the  one  they  bought. 
It  came  within  a  week,  but  I  let  them  have  a 
full  month  with  the  better  one.  When  I  sent 
it  up  I  gave  instructions  to  the  delivery  man  to 
forget  to  take  the  other  one  away.  I  knew  they 
could  afford  the  more  expensive  machine  that 
I  substituted,  and  that  they  likely  would  if  they 
had  it  in  their  home  a  few  days.  The  lady 
you  saw  going  out  just  now  left  nearly  $100 


in  addition  to  ber  former  'very  outside  limit'  of 
$150.  The  moral  is,  when  you  substitute  do  so 
with  a  higher-priced  type." 

W.  J.  Craig,  secretary-treasurer,  and  O.  C. 
Dorian,  general  manager,  Pathe  Freres  Phonor 
graph  Co.,  of  Canada,  Ltd.,  Toronto,  visited  New 
York  recently. 

H.  S.  Berliner,  vice-president  Berliner  Gramo- 
phone Co.,  Ltd.,  Montreal,  was  a  recent  trade 
visitor  to  Toronto,  where  is  located  the  On^ 
tario  distributing  house  of  their  lines,  His  Mas- 
ter's Voice,  Ltd. 

James  P.  Bradt,  general  sales  manager  Co- 
lumbia Graphophone  Co.,  New  York,  surprised 
some  of  mis  Toronto  friends  on  the  occasion  of 
a  brief  visit  to  this  city,  where  he  was  registered 
at  the  King  Edward.  Mr.  Bradt,  who  is  per- 
haps more  keenly  interested  in  Canada  than  he 
would  otherwise  be,  by  reason  of  four  or  five, 
years'  residence  here,  is  delighted  with  the  ex- 
traordinary increase  in  Columbia  demand, 
which  is  quite  up  to  the  increase  recorded  at 
the  head  offices  of  the  company  in  New  York. 

C.  J.  Pott,  general  sales  manager  for  Canada 
of  the  Otto  Heineman  Phonograph  Supply  Co., 
New  York,  who  has  been  in  this  city  for  the  past 
month,  accompanied  by  Mrs.  Pott,  has  received 
instructions  from  headquarters  to  open  up  a 
Canadian  branch  here.  Mr.  Pott,  who  has  also, 
visited  several  Ontario  centers,  is  much  im- 
pressed with  the  rapid  development  of  the  talk- 
ing machine  industries  in  this  country,  and  the 
number  of  firms  in  the  market  for  motors  and 
supplies.  A  mechanical  expert  will  be  perma-. 
nently  located  here.  P.  K.  Wood,  from  the" 
firm's  factory  at  Elyria,  an  expert  in  motor  con- 
struction and  principles,  also  visited  Toronto 
recently. 

The  Regal  Phonograph  Co.,  this  city,  has  been 
formed  into  a  limited  liability  company  with  a 
capital  stock  of  $40,000,  one-half  of  which  is  in- 
preferred  shares.  This  firm  was  established  in. 
1915  by  Edwin  A.  Stevenson,  who  has  been  ac- 
tive in  the  phonographic  industry  for  the  past 
eleven  years.  Mr.  Stevenson,  who  is  president 
and  manager  of  Regal  Phonograph  Co.,  Ltd., 
has  for  the  past  two  years  energetically  featured 
the  Ideal  "Perfect  Tone"  phonograph  which 
name  he  trade-marked.  The  business  has  ex- 
panded until  he  found  it  advisable  to  branch  out 
in  a  larger  way  and  the  incorporation  is  the 
result.    Larger  premises  are  being  arranged  for. 

The  Music  Supply  Co.  have  advised  its  cus^ 
tomers  that  shipments  of  Grafonolas  are  coming 
from  the  Columbia  Co.'s  American  factory  to 
help  relieve  the  shortage  here. 

Announcement  is  made  in  the  Ontario  Gazette, 
that  the  name  of  the  Ideal  Furniture  Co.,  Ltd.,: 
has  been  changed  to  that  of  the  Classic  Phono- 
graph Co.,  Ltd. 

Traffords,  129  Dundas  street,  London,  Ont.,  in? 
order  to  introduce  the  Mandel  phonograph  have' 
inaugurated  a  sales  club  with  a  limited  member-' 
ship.  The  Mandel,  by  the  way,  is  very  pop-' 
ular  here,  and  its  construction  and  musical  qual- 
ities have  won  much  favor. 

The  T.  Eaton  Co.,  Ltd.,  of  this  city,  are  ban-; 
dling  the  Victor  line  to  excellent  advantage. 

The  Ontario  Furniture  Co.,  228-236  Dundas 
street,  London,  Ont.,  have  been  appointed  exclu- 
sive retailers  of  the  Pathephone  for  the  city  of- 
London  and  district,  and  in  order  to  fittingly 
start  a  department  of  so  much  importance  they 
have  remodeled  their  main  floor  and  erected 
soundproof  music  rooms.  For  the  first  three 
days  of  the  opening,  factory  experts  of  the- 
Pathe  Co.  were  present.  The  announcement  of, 
the  acquisition  of  the  Pathe  line  was  made  in. 
full  pages  in  all.  London  local  dailies. 

M.  S.  Phelps,  president  and  general  manager 
of  the  Brantford  Piano  Case  Co.,  Ltd.,  Brant^ 
ford,  Ont.,  and  manufacturers  of  the  Brant-Ola 
phonograph,  has  returned  from  a  trip  to  New 
York,  Montreal  and  other  .points.  He  re- 
(Continued  on  page  42) 
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V. 


Unico  Designs  are  Patented 


For  100  Per  Cent 
Efficiency 

INSTALL  THE 


Eight  Standard  Styles 
All  Standard  Finishes 
Special  Period  Designs 


Unico  Design  No.  1 

Over  30%  of 

Unico 
Installations 
are 

Repeat  Orders 

The  Unico 
System  Makes 
Your  Business 

Grow  and 
Grows  With  It 


Standardized  Units 
Exceptional  Quality 
Moderate  in  Cost 


A  Typical  Unico  Ir! 


Unico  Design  No.  3 


HAVE  YOU  THE  MOST  Mi 
EFFICIENT   TALKING  MACF 
LOCALITY— THE  UNICO 

No  Requirement  too  Large  or  too  Small  for  Unico  Service 


UNICO  SERVICE 

Extends  from  Maine  to  Mississippi— from  New  York  to  San 
Francisco.  Dealers  in  Australia,  South  America  and  Canada 
testify  to  our  Service.  Unico  Equipment  reaches  you  com- 
pletely finished,  fitted  and  glazed,  ready  for  use,  being  assem- 
bled by  our  patented  interlocking  system.  Prompt  shipment 
from  stock  enables  us  to  give  you  better  delivery  than  you  can 
obtain  locally — why  install  old  style,  built-in  equipment  when 
you  can  secure  all  the  advantages  of  the  Unico  System — giving 
you  at  no  greater  Cost  Equipment  of  Permanent  Value. 


Literature  Upon  Request 


Our  Plannii 

With  its  experience  in  devek 
ments  for  hundreds  of  dealei 
us  rough  sketch  plan  giving 
of  doors  and  windows,  numbe 
suggestions  for  an  Efficient  D< 


THE  UNIT  CONST 

121-131  South  Thirty-First  Street 
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For  Maximum  Sales 
and  Profits 

Ijnico  system 


Unico  Construction  is  Patented 


i 


Sound  Insulating 
and 

Dust-Proof  Features 


Unico  Record  System 
Maximum  Capacity 
Minimum  Space 


Unico  Design  No.  2 

Unico 
Record  Racks 
and  Counters 

Unico 
Demonstrating 
Rooms 

Unico  Wall  and 
Ceiling 
Decoration 

Unico  Equipment 
For  Every 
Requirement 


on,  Design  No.  5 


>ERN,  PROGRESSIVE  AND 
IE  DEPARTMENT  IN  YOUR 
STEM  CAN  MAKE  IT  SO. 


No  Distance  too  Great 


Department 

successful  Stores  and  Depart- 
at  your  service.  Simply  send 
nsions  of  your  space,  location 
Doms  desired,  etc.  Plans  and 
nent  will  reach  you  promptly. 


CTION  COMPANY 

PHILADELPHIA,  U.S.A. 


No  Delivery  too  Urgent 


Unico  Design  No.  7 


The  Unit  Construction  Company,  Date,  _ 

121-131  So.  31st  St.,  Philadelphia,  U.  S.  A. 

Kindly  send  us  full  information  about  the  Unico  System. 

The  Dimensions  of  our  Department  are  x  in 

accordance  with  rough  diagram  attached.      We  desire  to  install 

(Specify  No.)  Rooms,  to  occupy  space  indicated. 

We  desire  Record  Capacity  for  (Specify  No.)  Records. 

Our  Distributors  are  


Signed 
Address.. 


'er. 


Clip  the  Coupon — Mail  To-Day 
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TRADE  CONDITIONS  IN  THE  DOMINION  OF  CANADA — (Continued  from  page  39) 


marked  to  The  World  correspondent  that  "the 
demand  for  talking  machine  supplies  is  enor- 
mous." "We  made  arrangements  while  in  New 
York,"  he  said,  "for  all  the  supplies  we  would 
require  for  about  three  thousand  phonographs 
for  this  year.  We  have  purchased  larger  and 
improved  motors,  tone  arms,  sound  boxes,  as 
well  as  several  other  improvements  that  we  are 
working  on  for  our  Brant-Ola,  which  we  ex- 
pect to  have  on  the  market  in  the  next  few 
months." 

Auronolas,  Ltd.,  of  Aurora,  Ont,  has  been  or- 
ganized to  manufacture  and  deal  in  talking  ma- 
chine cabinets  and  accessories.    Capital  $40,000. 

One  of  the  latest  firms  organized  to  manu- 
facture talking  machines  is  the  Canadian  Sym- 
phonola  Co.,  Ltd.,  with  a  capital  of  $50,000,  and 
head  offices  at  406  Yonge  street,  the  address  of 
Wm.  Long,  the  well-known  piano  dealer.  As- 
sociated with  Mr.  Long  in  the  organization  of 
the  above-named  firm  are  his  brother,  A.  Long, 
John  W.  Dyer  and  J.  H.  McDonald,  and  several 
others.  It  is  the  company's  purpose  to  have 
their  designs  on  the  market  early  in  April. 

N.  G.  Valiquette,  of  Montreal,  vice-president 
of  the  Pathe  Co.,  was  in  this  city  recently  at- 
tending a  meeting  of  the  board  of  directors.  He 
expressed  himself  as  being  highly  delighted 
with  the  progress  made  by  the  Pathe  in  Canada, 
and  predicts  a  big  future  for  his  company.  Mr. 
Valiquette  owns  and  operates  one  of  the  largest 
furnishing  stores  in  Montreal,  and,  of  course, 
has  a  big  Pathe  department. 

Some  of  the  officials  of  the  local  Pathe  Co. 
made  a  special  trip  to  New  York  for  the  pur- 
pose of  speeding  up  shipments,  and  were  suc- 
cessful in  making  arrangements  whereby  the 
record  shortage  will  be  immediately  relieved. 
In  addition,  the  Canadian  plant  is  now  fully  in- 
stalled and  ready  to  operate.  As  soon  as  this 
plant  is  working  the  Pathe  dealers  can  count  on 
excellent  service.  Robert  Burgess,  the  en- 
thusiastic road  ambassador,  reports  that  he  is 
meeting  with  a  very  gratifying  reception  wher- 
ever he  goes,  and  is  signing  up  some  of  the  most 
desirable  accounts  in  Ontario.  H.  M.  McMeni- 
men,  managing  director  of  the  Pathe  Co.,  New 
York,  made  a  flying  trip  to  Toronto  recently. 
Negotiations  are  now  under  way  for  the  forma- 
tion of  a  company  to  jobbing  Pathe  in  the 
Maritime  Provinces. 

The  new  Pathe  instruments  are  nearly  ready, 
and  when  on  the  market  should  readily  meet 
with  a  good  reception  on  account  of  their  orig- 
inal design  and  construction. 


H.  R.  Braid  has  resigned  the  management  of 
the  Music  Studio  of  the  Robert  Simpson  Co., 
this  city,  in  which  Pathe  and  Edison  lines  are 
featured,  and  has  joined  the  selling  organization 
of  Layton  Bros.,  Montreal,  which  features  Edi- 
son and  Columbia  lines. 


IN  THE  CANADIAN  NORTHWEST 

Embargo  on  Wheat  Proves  a  Good  Thing  for 
Both  the  Farmer  and  the  Merchant — Steady 
Increase  in  Business  Reported — Shortage  of 
Cars  Holds  Up  Machine  Shipments 


Calgary,  Alta.,  March  31. — Business  in  Southern 
Alberta  is  satisfactory,  prospects  encouraging, 
and  a  season  surpassing  that  of  1916  is  the  gen- 
eral impression  to  be  gathered  from  the  com- 
ments of  Calgary  dealers. 

G.  D.  Venini,  manager  for  Mason  &  Risch, 
Ltd.,  has  nothing  to  complain  about,  business 
being  steady,  collections  Al,  and  prospects 
bright.  The  embargo  on  wheat  is  the  best  thing 
all  around,  as  it  allows  more  conservative  buy- 
ing on  the  part  of  Mr.  Farmer — spreading  the 
buying  over  the  whole  season  instead  of  giving 
him  the  total  proceeds  from  his'  crop  in  a  lump 
sum.  As  it  is,  not  more  than  60  per  cent,  of 
last  season's  crop  has  been  delivered,  conserva- 
tively speaking,  which  will  tend  to  make  busi- 
ness heavier  throughout  the  early  portion  of 
the  summer.  Mr.  Venini's  remarks  will  doubt- 
lessly be  of  interest  to  dealers. 

R.  S.  Williams  &  Sons  Co.,  Ltd.,  report  trade 
not  only  good  in  the  country,  but  the  city  busi- 
ness is  equally  brisk.  The  only  cloud  on  the 
horizon  is  a  shortage  of  cars  caused  by  freight 
congestion.  Edison  lines  are  greatly  in  de- 
mand, and  the  business  of  filling  orders  is  taxing 
the  staff  greatly. 

The  Western  Gramophone  Co.,  Ltd.,  are  doing 
splendidly  in"  Victor  lines,  and  the  increasing 
business  is  of  deep  satisfaction  to  this  firm. 

Young  &  Kennedy  are  meeting  with  great 
success  in  their  talking  machine  department,  the 
total  amount  of  business  during  the  past  year 
being  equal  to  that  of  the  three  years'  previous 
business  put  together.  The  firm  devotes  a  whole 
floor  in  their  spacious  building  to  this  branch 
of  the  music  trade  handling  both  Edison  and 
Columbia  lines. 

The  Alberta  Piano  Co.  report  Victrola  busi- 
ness plentiful  with  the  demand  not  confined  to 
any  one  particular  model,  but  distributed  over 
the  entire  line  of  models. 


E.  R.  Mathews,  of  - the  Mathews  Music  Co., 
declares  his  sheet  music  and  small  goods  trade 
and  phonograph  business  is  increasing  each 
month.  The  piano  department  is  holding  its 
own,  a  Ludwig  &  Co.  grand  being  sold  to  a 
prominent  farmer  last  week. 

Gourlay,  Winter  &  Leeming,  Ltd.,  report  sat- 
isfaction with  present  business  not  only  in  the 
piano  section,  but  equally  as  well  in  the  Edison 
department. 

Willis  &  Co.,  Ltd.,  find  sales  and  collections 
fair,  the  country  trade  being  over  brisk  for 
this  time  of  the  year.  W.  M.  Howe,  the  local 
manager,  stated  that  men  would  be  tearing  up 
their  old  floors  in  a  few  days  and  replacing  them 
with  maple,  which,  with  other  improvements 
should  give  them  one  of  the  finest  stores  in  the 
city.  A  new  style  Willis  piano  finished  in  wal- 
nut and  similar  to  the  style  "J"  Knabe,  was  on 
exhibition  in  the  window  attracting  favorable 
comment. 

C.  B.  Clarke,  manager  for  Gerhard  Heintz- 
man,  Ltd.,  reports  business,  as  satisfactory,  col- 
lections fair,  and  prospects  brighter  than  ever. 
As  soon  as  the  roads  are  in  a  shape  for  motor- 
ing sales  will  come  in  rapidly,  as  the  country 
is  in  fine  shape,  and  the  farmers  are  prosperous. 

The  Alberta  Piano  Co.  have  little  to  complain 
of,  especially  in  their  sheet  music  and  small 
goods  department.  Pianos  and  Victrolas  are 
selling  well  for  this  time  of  year,  and  prospects 
are  encouraging  for  the  rest  of  the  year. 


WITH  THE  TRADE  IN  WINNIPEG 

General  Activity  Reported  in  the  Demand  for 
Talking  Machines  and  Records — Numerous 
Concerns  Increasing  Facilities 


Winnipeg,  Man.,  March  31— Mr.  and  Mrs.  G.  L. 
Stanwood  and  son  have  returned  from  a  delight- 
ful trip  to  Los  Angeles,  San  Francisco,  San 
Diego  and  Mexico.  Mr.  and  Mrs.  Stanwood 
motored  over  southern  California,  and  were  not 
at  all  anxious  to  return  to  the  Canadian  30  be- 
low zero  weather  after  visiting  these  sunny 
climates. 

Anna  Case,  of  the  Metropolitan  Opera  Co., 
New  York,  is  expected  in  concert  here  shortly. 
Miss  Case  will  give  a  tone  test  in  connection 
with  the  New  Edison.  Jos.  M.  Tees  is  look- 
ing after  the  concert  arrangements. 

Mrs.  Good  is  a  new  acquisition  to  the  phono- 
graph department  of  Stanwoods,  Ltd.  Mrs. 
Good  is  in  charge  of  the  record  department. 
With  this  firm  a  good  demand  is  noted  for  the 
electric  machines. 

"Columbia  demand  is  still  ahead  of  us,"  re- 
ports Robert  Shaw,  who  is  a  most  enthusiastic 
Columbia  booster.  "But,"  said  he,  "we  have 
studied  the  interests  of  our  dealers  to  the  ex- 
tent of  getting  the  American  factory  to  help  us 
out  with  records.  The  coal  shortage  in  Toronto 
temporarily  interfered  with  the  Columbia  fac- 
tory's operations,  but  the  management  there  has 
the  situation  now  provided  for  with  the  result 
that  Columbia  records  are  coming  more  freely. 

C.  B.  Moore,  of  the  R.  J.  Whitla  Co.,  Ltd., 
Pathe  distributors  in  the  West,  is  anticipating  the 
receipt  of  shipments  of  made  in  Canada  Pathe 
records  and  Pathephones.  The  firm  have  opened 
up  a  large  number  of  agencies,  and  are  aggres- 
sively pushing  the  Red  Rooster  line. 

Messrs.  Babson  Bros,  are  now  busy  with  alter- 
ations to  their  store  front.  They  intend  to  de- 
vote both  windows  to  the  display  of  Edison 
phonographs  and  records.  Until  recently  one 
window  was  occupied  by  the  display  of  watches. 
With  this  object  in  view  they  are  remodeling 
their  front  windows  so  as  to  secure  more  space. 

Manager  Patterson,  of  the  Columbia  phono- 
graph department  of  the  J.  H.  Ashdown  Co., 
reports  a  good  trade,  but  difficulty  in  securing 
all  the  Columbia  records  he  requires. 

Evan  Williams,  the  popular  Victor  artist,  sang 
to  a  large  and  enthusiastic  audience  in  the  Cen- 
tral Congregational  Church  while  in  Winnipeg 
recently.  .  AH.  Victor  dealers  report  increased 
sales  following  his  appearance. 


Mag-Ni- Phone 


"Speaks  for  Itself" 


The  Mag-Ni-Phone,  Model  "J,"  with  our  new 
Universal  Tone  Arm,  will  play  all  disc  records, 
including  the  latest  hill-and-dale  cut,  that  are 
played  with  a  steel  needle,  reproducer  in  an 
oblique  position. 


This  model  is  equipped  with  an  extra  large  re- 
producer—  12-inch  turn  table — a  worm-driven 
motor  of  our  own  design,  and  is  beautifully  fin- 
ished in  mahogany. 

Write  today  for  further  information  and  the 
complete  record  service  we  can  furnish  you. 


Liberal  Discounts  to  Dealers  and  Jobbers 

Charles  W.  Shonk  Company 

707  St.  Charles  St.  American  Can  Co.,  Owner  MayWOod,  111. 
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If  you  are  not  handling  Columbia  goods  there  must 
be  a  reason  why  or  a  misunderstanding.  If  it  is  a 
reason  we  honestly  believe  it  is  wrong.  If  it  is  a 
misunderstanding,  is  it  yours,  or  ours  ? 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


GROWTH  OF  OIL  BUSINESS  HELPS  KANSAS  CITY  TRADE 

Creating  New  Wealth,  Part  of  Which  Is  Going  into  Talking  Machines  and  Records — Schmelzer 
Arms  Co.  Settled  in  New  Home — Edison  Dealers  to  Convene — Other  News  of  Interest 


Kansas  City,  Mo.,  April  8. — The  talking  ma- 
chine trade  in  Kansas  City  and  vicinity  has  kept 
up  to  a  high  notch  the  past  month,  with  no 
prospect  of  diminution  because  of  the  war  or 
any  other  reason.  There  has  been  a  slight  un- 
easiness over  the  threatened  reduction  in  the 
wheat  crop  of  Central  and  Western  Kansas  and 
Oklahoma,  but  this  fear  has  been  more  than 
offset  by  the  better  prospects  for  crops  on  East- 
ern Kansas  and  Western  Missouri.  The  oil 
business  alone  is  also  creating  new  wealth  far 
beyond  anticipations  of  a  few  months  ago.  Pros- 
pectors are  finding  oil  in  new  fields,  and  the 
producing  area  is  spreading  closer  and  closer  to 
Kansas  City.  Indeed,  some  men  are  now  put- 
ting down  wells  almost  within  the  city  limits  of 
Kansas  City,  Kan.  The  business  is  getting  on 
a  firmer  basis,  which  means  that  less  money  is 
going  into  wildcat  schemes  and  more  into  actual 
production.  Scores  of  people  who  put  small 
amounts  into  legitimate  companies  are  now  be- 
ginning to  see  money  ahead.  This  is  not  in- 
tended as  a  boost  for  the  oil  game — but  as  an 
indication  that  oil  will  provide  considerabe  sums 
for  the  purchase  of  talking  machines  in  the 
Kansas  City  territory  this  year. 

The  Schmelzer  Arms  Co.  is  getting  settled  in 
its  new  quarters,,  the  rooms  now  being  connected 
with  the  older  part  of  the  store,  and  A.  A. 
Trostler  established  in  his  office  on  the  special 
mezzanine  floor.  The  trade  in  Victrolas  and 
records  has  been  large,  and  considerable  credit 
is  due  the  organization  for  the  way  they  have 
maintained  service  while  going  through  the  try- 
ing process  of  moving.  All  is  progressing  fine 
now,  with  new  equipment  in  service. 

The  Columbia  Co.  has  enjoyed  a  remarkable 
success  with  its  new  saxophone  records  recently 
issued.  The  downtown  retail  store,  which  was 
one  of  the  first  to  exploit  patriotic  records,  con- 
tinues its-  emphasis  on  these,  with  large  reflected 
benefits  to  the  retail  dealers  in  the  city.  And  the 
attention  the  windows  attract  is  now  serving 


pf!  LiOBCII 

WE  ARE  THE 
MANUFACTURERS  OF  NAME  PLATES  FOR  THE 
LARGEST  TALKING  MACHINES.  PIANO.  FURNI- 
TURE AND  SPORTING  GOODS  CONCERNS  IN 
THE  COUNTRY 


NAME  PLATES 


ARE  WHAT  YOU  NEED  TO  INCREASE 
YOUR  BUSINESS 

W rite — Samples  and  suggestions 
upon  application 

NATIONAL  DECALCOMANIA  CO. 

240  N.  60th  ST.  PHILA.,  PA. 


to  arouse  new  interest  in  the  saxophone  records. 

All  Kansas  City  dealers  in  all  makes  of  records 
have  sold  many  patriotic  records.  In  many  cases 
the  owners  of  machines  have  revived  their  use 
through  the  stirring  of  loyalty  which  requires 
expression,  and  with  their  band  music  and  songs 
that  answer  for  the  patriotic  sentiment,  they  are 
also  using  and  buying  more  of  the  miscellaneous 
records. 

The  Watkins  Music  Co.,  at  Independence,  Mo., 
is  developing  a  large  trade  in  Victrolas  and 
records. 

The  Edison  dealers  of  the  Kansas  City  district 
are  looking  forward  with  interest  to  the  con- 
vention in  Kansas  City  next  May.  M.  M.  Black- 
man,  manager  of  the  Phonograph  Co.  in  this 
zone,  has  laid  out  an  inspirational  and  educa- 
tional program  that  will  well  reward  their  at- 
tendance. The  wives,  sisters,  daughters  and  the 
sweethearts  and  stenographers  too  are  expected 
to  come,  so  that  the  whole  organization  of  the 
dealers  will  catch  the  spirit  of  the  Edison  plan. 
Officials  of  Thomas  A.  Edison,  Inc.,  will  be 
present  to  make  addresses.  There  will  be  tone 
tests  by  a  Metropolitan  Grand  Opera  artist.  In 
the  two  days  will  be  a  banquet  and  rides  over 
the  city  and  luncheons.  The  headquarters  and 
program  will  be  at  the  Muehlbach  Hotel.  The 
big  new  sales  book  probably  will  be  out  by  that 
time. 

C.  L.  Smith,  Weed  Hinde  and  Clayton  Cun- 
ningham, traveling  representatives  of  the  Phono- 
graph Co.,  will  assist  the  dealers  of  the  district 
in  arranging  tone  tests  during  the  spring  series. 

A.  B.  Peer,  formerly  with  the  Columbia 
Graphophone  Co.,  is  now  with  the  talking  ma- 
chine department  of  the  North-Mehorney  Furni- 
ture Co.  Mr.  Peer  is  one  of  a  number  of  solici- 
tors employed,  that  being  the  store's  method  of 
"pulling  the  business."  And  it  has  proved  highly 
successful,  the  sale  of  the  machines  (Columbias) 
having  increased  25  per  cent,  over  this  time  last 
year. 


R.  E.  Nichols  is  an  addition  to  the  talking 
machine  department  of  the  Jones  Store  Co. 

Grover  Near,  formerly  manager  of  the  talking 
machine  department  of  the  Household  Fair,  re- 
cently resigned,  owing  to  ill  health,  is  in  Wes- 
tern Kansas.  He  has  been  succeeded  by  E.  M. 
Robertson,  who  will  have  charge  of  the  pianos 
also. 

F.  H.  Butler,  of  the  Butler  &  Sons  Piano  Co., 
and  well-known  talking  machine  man  of  this 
city,  recently  composed  and  had  published  the 
"Brunswick  March,"  naming  his  composition 
after  the  Brunswick  machine. 

Miss  Jessica  Owen  is  the  new  head  of  the 
Pathe  department  of  the  Architects  and  Engi- 
neers Supply  Co.;  since  her  advent  the  business 
has  increased  wonderfully.  Miss  Owen,  who  is 
a  professional  soprano,  demonstrates  the  records 
by  singing  with  them  and  has  been  particularly 
successful  with  Gounod's  "Ave  Maria."  Before 
coming  to  Kansas  City  Miss  Owen  did  concert 
and  church  solo  work  in  New  York  City.  Her 
native  State  is  Texas  and  it  was  there,  in  Dallas, 
that  she  was  for  some  time  with  the  Edison 
people. 


NEW  PATHE  JOBBER  IN  KANSAS  CITY 


The  Pathe  Freres  Phonograph  Co.,  Brooklyn, 
N.  Y.,  announced  this  week  the  appointment  of 
the  Wm.  Volker  Co.,  Kansas  City,  Mo.,  as  Pathe 
jobber  in  this  territory.  This  deal  has  been 
pending  for  some  time,  and  its  consummation 
will  give  Pathe  products  aggressive  represen- 
tation in  this  important  section. 

The  Wm.  Volker  Dry  Goods  Co.  is  one  of 
the  leading  wholesale  houses  in  its  section  of 
the  State,  and  is  prominent  in  merchandising 
circles  in  the  Middle  West.  It  has  exceptional 
means  for  developing  channels  of  distribution, 
and  is  planning  an  extensive  campaign  in  behalf 
of  the  Pathe  line. 


L.  T.  Donnelly,  formerly  connected  with  the 
Girard  Phonograph  Co.,  Edison  jobbers  in  Phila- 
delphia, has  become  manager  of  the  Whitehall 
Phonograph  Shop,  32  Whitehall  St.,  Atlanta,  Ga. 


SLIP  THEM  IN  A 
1 


The  Easiest  Way 
To  Handle  Records 

Gets  the  record  you  want  in  an  instant.  No 
hunting  through  or  handling  of  other  records. 
With  the  "Crip-N"  Record  File  a  light  touch  of 
the  finger  performs  the  whole  operation  of 
placing  the  record  in  your  hand  ready  for  the 
machine.  Nothing  could  be  simpler  or  more 
efficient. 

A  simple  demonstration  is  sufficient  to  con- 
vince your  customer  that  the  "Crip-N"  File 
fills  his  real  need  for  an  easy  and  quick 
method  of  handling  his  records. 

Adapted  for  Victor,  Columbia,  Vocalion 
and  Pathe  io-  and  12-inch  records. 

Send  for  Catalog  and  dealers'  special  prop- 
osition.   It  will  interest  you. 

CRIPPEN-RASE  CO.,  Inc., 
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RECORD  MANUFACTURING 


An 

Announcement 


EARLE  W.  JONES 


Cjj  We  are  fully  equipped  and  prepared  to  record 
and  produce  records  in  any  size  up  to  twelve 
inches;  Hill  and  Dale  cut. 

^  Our  recording  laboratories  are  complete  in 
every  detail,  and  the  tone  quality  of  our  records 
is  unsurpassed  by  any  Hill  and  Dale  record 
on  the  market. 

^  At  the  present  time  we  are  producing  records 
under  contract  for  a  number  of  well-known 
companies,  but  our  increased  facilities  will 
enable  us  to  handle  some  additional  business 
in  1917. 

^  We  have  at  our  disposal  the  pick  of  the  leading 
popular  artists  now  making  records.  Our  or- 
chestra is  one  of  the  finest  in  the  business  and 
is  supported  by  thoroughly  competent  operators. 

^  Every  record  is  made  under  the  direct  super- 
vision of  Earle  W.  Jones. 


We  invite  an  inspection  of 
our  laboratories  and  records 


JONES  LABORATORIES 


662  Sixth  Ave. 


Phone  104  Greeley 


New  York 
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SUPPLY  THAT  WAITING  DEMAND 


All  your  phonograph  buyers 
want  a  semi-permanent  needle  that 
need  not  be  changed  with  every  record 

Don't  Wait  for  Unfilled  Orders-Get  Them  Here 

AND  GET  THEM  NOW 

Anytone  Semi-Permanent  Needles 

PLAY  SOFT,  MEDIUM  OR  LOUD  WITH  SAME  NEEDLE 
Send  10c.  for  Sample  and  Our  BIG  PROFIT  Dealer  Proposition 

ANYTONE  NEEDLE  CO.,  Newark,  N.  J. 

EXCLUSIVE  DISTRIBUTORS  WANTED 


TRADE  CONDITIONS  IN  BUFFALO 

Interest  Proposition  Discussed  by  Association — 
Goold  Bros.'  Opening — Busy  Times  With 
Andrews — Leading  Houses  Well  Pleased  With 
Trade — Billy  Sunday  Records  in  Demand 

Buffalo,  N.  Y.,  April  4. — Although  some  mer- 
cantile lines  in  Buffalo  have  experienced  a  slight 
slump  since  President  Wilson's  war  message  to 
Congress,  the  prosperity  of  the  local  talking  ma- 
chine business,  like  the  proverbial  brook,  seems 
destined  "to  go  on  forever."  The  wave  of 
patriotism,  which  has  swept  this  city,  is  re- 
flected in  the  talking  machine  stores,  which  are 
bedecked  with  American  flags  and  are  featuring 
records  befitting  these  stirring  times. 

W.  D.  and  C.  N.  Andrews  report  that  trade  is 
good,  and  that  the  Victor  machines  are  coming 
in  more  plentifully  than  formerly.  The  rail- 
roads are  offering  better  shipping  facilities,  ac- 
cording to  this  firm.  A  good  demand  for  the 
Rodeheaver  records  is  reported. 

The  Talking  Machine  Dealers'  Association  of 
Buffalo  met  recently.  A  feature  of  the  evening 
was  a  discussion  of  the  interest  proposition.  All 
dealers  were  urged  to  abide  by  the  agreement  to 
charge  interest  on  time  sales. 

John  McCormack  will  sing  in  Buffalo  April 
17.  Victor  dealers  will  therefore  boom  the  Mc- 
Cormack records  during  his  local  engagement. 

Goold  Bros.,  Victor  dealers,  at  1637-69  Main 
street,  will  hold  a  formal  opening  of  their  im- 
proved store  after  Easter.  A  floral  display  and 
public  reception  will  be  part  of  the  program. 
They  have  increased  the  size  of  their  store  by 
adding  the  second  floor.  The  main  floor  is  de- 
voted to  a  beautiful  display  of  Victrolas,  rec- 
ords, etc.  A  surplus  stock  of  records  is  also 
carried  in  the  basement.  Two  new  booths  have 
been  added,  making  four  in  all.  Each  booth 
is  sound-proof,  has  rich  Turkish  rugs  and  over- 
head lights.  The  booths  and  show  windows  are 
beautified  with  piano  lamps.  The  store  has  a 
semi-indirect  lighting  system  and  presents  a 
brilliant  appearance  having  been  redecorated 
throughout. 

A  new  feature  is  a  mezzanine  floor,  where  the 
offices  are  located.  Goold  Bros,  have  four  sales- 
men and  one  saleswoman  calling  on  the  trade. 
T.  Amesbury  Goold,  who  manages  the  store,  and 
George  A.  Goold,  are  the  members  of  the  firm. 
They  have  been  at  their  present  location  for 
the  past  three  years,  and  have  taken  a  ten-year 
lease  on  the  store. 

J.  H.  Hackenheimer,  secretary  of  C.  Kurtz- 
mann  &  Co.,  recently  returned  from  a  trip  to 
Cuba.  Kurtzmann's  have  a  successful  Victrola 
department. 

Activity  is  a  feature  of  the  spring  business  of 
Neal,  Clark  &  Neal. 

Robert  L.  Loud,  H.  G.  Towne,  manager  of 
Mr.  Loud's  Victrola  department,  and  E.  W. 
Heintz  and  E.  O.  Hock,  Victrola  salesmen  at 
this  store,  were  among  those  who  gave  a  birth- 
day party  at  the  home  of  Richard  Nevills,  who 
has  been  ill  for  six  months.  Mr.  Nevills  has 
been  on  Mr.  Loud's  sales  force  fourteen  years. 


The  visitors  provided  a  delectable  spread.  Good 
fellowship  and  music  were  a  feature  of  the  eve- 
ning. Manager  Towne  reports  a  good  demand 
for  the  "Billy  Sunday"  records. 

The  Victrola  department  of  the  William  Hen- 
gerer  Co.,  received  considerable  advertising  as 
the  result  of  the  company's  celebration  of  "Pros- 
perity Day"  in  honor  of  "the  continued  pros- 
perity that  Buffalo  and  the  Hengerer  store  are 
enjoying." 

Alfred  O.  Bald,  who  has  a  talking  machine 
department  at  his  store  at  West  Ferry  and  Grant 
streets,  will  attend  next  month's  convention  of 
the  New  York  State  Retail  Jewelers'  Associa- 
tion in  New  York  City.  He  is  secretary  of  the 
organization.  The  membership  includes  sev- 
eral jewelers  who  handle  talking  machines. 

Several  talking  machine  dealers,  who  own  au- 
tomobiles, have  taken  their  first  step  in  "doing 
their  bit"  in  this  country's  international  crisis. 
At  the  request  of  the  Automobile  Club  of  Buf- 
falo, some  of  the  dealers  have  volunteered  to 
have  their  cars  registered  as  available  for  emer- 
gency service  in  connection  with  the  Buffalo 
Chapter  of  the  American  Red  Cross. 

"We  have  worked  up  a  fine  Grafonola  and  rec- 
ord business  since  we  opened  our  store  seven 
months  ago,"  said  Frank  Kuhn,  of  Kuhn  Bros., 
located  in  Elmwood  avenue,  near  Utica  street. 
Harold  Kuhn  takes  care  of  the  records.  The 
store  is  open  evenings  for  the  accommodation 
of  many  who  visit  the  Elmwood  theatre  near- 
by, and  for  others  in  the  neighborhood. 

The  Household  Outfitting  Co.,  which  handles 
Columbia  Grafonolas,  announces  that  it  con- 
ducts "the  daylight  store,  which  closes  at  6 
o'clock." 

Charles  Heinicke,  manager  of  Denton,  Cot- 
tier &  Daniels'  talking  machine  department,  re- 
cently told  the  Gyro  Club  of  Buffalo  of  condi- 
tions along  the  Mexican  border.  He  advocated 
real  preparedness  and  universal  training.  He 
was  at  the  border  with  Troop  I  of  this  city. 
Mr.  Heinicke  was  also  among  the  honor  guests 
of  the  Kappa  Delta  fraternity  of  Buffalo. 

Miss  M.  McLaughlin  is  in  charge  of  the  Vic- 
trola department  of  Walbridge's,  one  of  the 
leading  hardware  stores  of  the  country.  Wal- 


bridge's are  regarded  as  the  first  Buffalo  firm 
to  abolish  comparative  prices  in  advertising. 
The  department  has  a  full  line  of  machines  and 
two  booths.  Business  has  steadily  improved 
since  the  Victrola  section  was  moved  to  the 
mezzanine  floor.  Miss  McLaughlin  uses  a  live 
mailing  list  of  names. 

"Victrola  Week"  was  featured  with  marked 
success  by  the  J.  N.  Adam  Co.  W.  R.  Gardiner, 
manager  of  the  department,  used  three  large 
show  windows  to  display  his  goods. 

Talking  machine  salesmen  are  joining  the 
Salesmanship  Club,  recently  organized  in  Buf- 
falo. The  club  is  affiliated  with  the  World's 
Salesmanship  Congress  of  12,000  members. 

Schwegler  Bros.,  Victor  dealers  at  219-221 
Genesee  street,  are  calling  attention  to  their 
"homelike  music  rooms." 

Thousands  who  transferred  cars  at  Main  and 
Utica  streets  on  their  way  to  Billy  Sunday's 
tabernacle  during  the  recent  revival  observed 
the  fine  Sonora  displays  at  John  Schuler's  store. 

TALKING  MACHINE  EXPORTS 

The  Figures  for  January  Presented — Exports 
Show  Increase  for  the  Month 

Washington,  D.  C,  April  2. — In  the  summary 
of  the  exports  and  imports  of  the  commerce  of 
the  United  States  for  the  month  of  January,  1917 
(the  latest  period  for  which  it  has  been  com- 
piled), which  has  just  been  issued  by  the  Bureau 
of  Statistics  of  the  Department  of  Commerce 
and  Labor,  the  following  figures  regarding 
talking  machines  and  supplies  appear: 

Talking  machines  to  the  number  of  6,258, 
valued  at  $160,917,  were  exported  for  January, 
1917,  as  compared  with  4,547  talking  machines, 
valued  at  $122,007,  sent  abroad  in  the  same 
month  of  1916.  The  total  exports  of  records 
and  supplies  for  January,  1917,  were  valued  at 
$152,284,  as  compared  with  $74,672  in  January, 

1916.  For  the  seven  months  45,011  talking  ma- 
chines were  exported,  valued  at  $1,123,109  in 

1917,  and  20,565,  valued  at  $642,638,  in  1916, 
while  records  and  supplies  valued  at  $865,935 
were  sent  abroad  during  1917,  as  against  $501,108 
in  1916. 


SPECIALIZATION  Is  Our  Success 

We  specialize  in  the  distribution  of  Victor  product.    This  means 

Greater  Efficiency— Prompt  Shipments— Larger  per  cent,  of  an  Order 


WE  ARE  ALSO  JOBBERS  OF  EDISON  CYLINDERS 


W.  D.  &  C.  N.  ANDREWS,     -     -      BUFFALO,  N.  Y. 
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Announcing  the  "Cabaola" 


The  Cabaola  is  the  latest  creation  of  the  talking  machine 
world  for  combining  the  smaller  table  machine  and  a 
Haag  Disc  Record  Filing  Cabinet  into  a  composite  floor 
cabinet  talking  machine. 

Every  Cabaola  contains  one  all-metal  Haag  ejector  for 
filing  disc  records.  The  Haag  method  of  filing  disc 
records  is  most  easily  explained  as  "A  Record  a  Second," 
and  is  dependable  and  durable  in  every  detail.  Every  slot 
in  the  ejector  is  cut  eliptically  so  that  the  playing  surface 
of  the  record  cannot  be  touched  either  going  in  or  coming 
out  of  the  ejector.  10  and  12-inch  records  can  be  filed 
side  by  side|indiscriminately.  A  touch  on  the  numbered 
index  key  and  the  desired  record  rolls  into  your  hand. 

The  Cabaola  is  made  in  polished  oak  and  of  such  a  design  that, 
combined  with  a  small  table  talking  machine,  it  will  grace  anyliving 
room  or  parlor.  The  Cabaola  solves  the  expensive  floor  cabinet 
machine  problem  at  a  minimum  cost  besides  including  the  best 
known  record-filing  device. 

Insist  upon  a  "Cabaola.''  It  is  the  only  make  to  include  the  Haag 
record  filing  feature. 

CABAOLA  MODEL  H-3 

Made  to  fit  Victrola  IV.    Average  net  weight  50  pounds. 

CABAOLA  MODEL  H~4 

Made  to  fit  Victrola  IV.    Average  net  weight  50  pounds. 
Both  models  H-3  and  H-4  are  made  in  oak  only  and  contain  one  Haag  ejector. 

Price  of  H-3    $25.00 

Price  of  H-4     _  —  30.00 


,Mm"^m\ir'""x\  LzL J 


Retail  Price  $15.00 

Patented  January  14,  1908,  and  January  4,  1916.    Other  Patents  Pending 


Of  Further  Interest 


Haag  Record  Ejectors  are  made  entirely  of 
metal.  They  are  assembled  by  electrical 
welding  and  even  though  light  have  a  solid 
rigidity. 


Haag   Record  Ejectors 

are  furnished  in  practically  any 
size  for  the  use  of  manufacturers 
of  talking  machines  and  cabinets. 


Haag  Cabinet  Company  | 


DREXEL  BLDG 


PHILADELPHIA 
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II  ^LT  FV'<!  GRAPHITE  PHONO 
IIjJIjIj  r    j  SPRING  LUBRICANT 

llsley's  Lubricant  makes  the  Motor  make  good 

Is  prepared  in  the  proper  consistency,  will  not  run  out,_dry  up,  or 
become  sticky  or  rancid.   Remains  in  its  original  form  indefinitely. 
(Ask  the  manufacturer  who  uses  it) 
MANUFACTURED  BY 

ILSLEY-DOUBLEDAY  &  CO.,  229-231  Front  St.,  New  York 

Established  1853 


APPOINTED  ASSISTANT  TO  PRESIDENT 


James  P.  Bradt,  of  the  Columbia  Graphophone 
Co.,  Appointed  to  New  Post  This  Week — Is 
Widely  Known  in  the  Talking  Machine  Field 


James  P.  Bradt 


Francis  S.  Whitten,  president  of  the  Columbia 
Graphophone  Co.,  New  York,  announced  this 
week  the  appointment  of  James  P.  Bradt  as 
assistant  to  the  president.  Mr.  Whitten's  an- 
nouncement has  created  country-wide  approba- 
tion, as  Mr.  Bradt  is  one  of  the  most  popular 
members  of  the  talking  machine  industry,  and 
a  man  whose  friends  are  legion.     For  the  past 

week  he  has  been 
in  receipt  of  tele- 
grams of  congratu- 
lation from  all 
parts  of  the  United 
States,  and  even 
abroad,  expressing 
the  admiration  and 
affection  of  the 
senders. 

Mr.  Bradt  re- 
joined the  Colum- 
b  i  a  forces  about 
two  years  ago  as 
sales  manager,  and 
the  success  h  e 
achieved  in  this 
important  post  was 
so  impressive  that 
a  short  while  ago  he  was  appointed  to  the  posi- 
tion of  general  sales  manager.  Under  his  guid- 
ance the  sales  of  the  Columbia  Graphophone  Co. 
have  increased  by  leaps  and  bounds,  and  his  in- 
timate knowledge  of  every  phase  of  the  talking 
machine  industry  is  reflected  in  the  confidence 
and  esteem  in  which  he  is  held  by  every  Co- 
lumbia dealer  and  member  of  the  Columbia  sales 
organization. 

Mr.  Bradt  gave  up  newspaper  work  seven- 
teen years  ago  to  join  the  Columbia  Co.  He 
was  assistant  manager  in  Philadelphia  before 
being  appointed  manager  for  ten  Southern 
States,  with  headquarters  at  Baltimore.  After 
three  years  of  very  successful  administration 
in  the  South  Mr.  Bradt  was  sent  to  Berlin  as 
director  of  the  Columbia  operations  in  Germany. 
Austria,  Hungary  and  Russia.  England  next 
claimed  him,  and  for  three  years  he  was  man- 
ager of  the  Columbia  business  in  Great  Britain. 

When  the  Canadian  business  began  to  assume 
proportions  Mr.  Bradt  was  put  in  charge,  with 
headquarters  in  Toronto.  His  detailed  famil- 
iarity with  Columbia  products,  his  long  business 
experience  and  strong  personality  soon  won  for 
him  a  splendid  reputation  among  the  Canadians. 
Under  his  regime  a  factory  was  opened  in  To- 
ronto, and  the  sales  of  Columbia  goods  increased 
rapidly. 

As  assistant  to  the  president  Mr.  Bradt  will 
have  unlimited  opportunities  to  co-operate  with 
every  factor  of  the  Columbia  sales  organiza- 
tion, and  his  friendship  with  Columbia  dealers 
will  enable  him  to  work  in  close  harmony  with 
every  development  of  Columbia  merchandising. 


A  POINT  WORTH  CONSIDERING 

It  costs  just  as  much  to  operate  your  store 
whether  you  sell  one  talking  machine  a  week  or 
ten.  You  cannot  cut  down  your  fixed  expenses 
and  you  must  push  up  your  profits.  One  way 
to  increase  your  sales  is  to  make  your  store 
work  more. 


The  wholesale  and  retail  store  of  the  Colum- 
bia Graphophone  Co.  at  228  Superior  street, 
Toledo,  O.,  has  been  sold  to  William  T.  Lane 
and  L.  J-  Gazzolo. 


SAN  FRANCISCO  TALKING  MACHINE  DEALERS'  BANQUET 

San  Francisco,  Cal.,  April  3. — The  Talking  ment,  president  of  the  association;  Chas.  Mauzy, 

Machine  Dealers'  Association  dinner  held  March  vice-president;  Joe  Scott,  proprietor  of  an  estab- 

14  at  the  Saint  Germain  Restaurant  was  a  com-  lishment  in  the  Richmond  district;  J.  A.  White, 

plete  success,  and  it  is  probable  that  the  "Ladies'  manager  of  the  phonograph  department  Wiley 

Night"  will  become  a  feature  of  the  association's  B.  Allen  Company;  A.  J.  Bruhn,  of  the  Em- 


DROOP  SOUNDS  PATRIOTIC  KEYNOTE 

Washington  Piano  Man  Causes  Patriotic  Dem- 
onstration by  Speech  at  Board  of  Trade 


Snap  Shot  of  Members  and  Guests  of  San  Francisco  Talking  Machine  Men's  Association 

social  program.    More  than  fifty  members  of  the  porium;  Mr.  Garland,  Victor  representative  on 

association  and  friends  gathered  to  partake  of  the  Coast,  and  Byron  Mauzy. 

the  excellent  dinner  and  to  enjoy  the  entertain-  W.  F.  Morton,  chairman  of  the  good  of  the 

ment  and  dancing.  order  committee,  arranged  all  the  details  of  the 

Short  addresses  were  given  by  J.  A.  Black,  affair  and  is  responsible  for  the  success  of  the 

manager  of  the  Emporium  phonograph  depart-  evening. 

fore  we  became  in  any  way  involved  in  this  war 
every  man  in  this  country  was  entitled  to  a  free 
expression  of  opinion  and  to  his  sympathies  so 
long  as  he  said  nothing  that  could  be  regarded 
as  treasonable.  But  when  we  approach  the 
dividing  line  and  our  president  makes  the  call 
for  us  to  step  forward  to  defend  our  national 
rights  and  honor,  then  I  say  that  all  the  old 
sympathies  are  swept  out,  and  we  step  forward 
as  one  American  people."  Mr.  Droop  was  in- 
terrupted here  by  loud  cheers,  and  men  surged 
about  him  on  all  sides  to  shake  his  hand,  and 
although  his  lips  continued  to  move  his  words 
were  lost  in  the  patriotic  demonstration  which 
his  short  speech  had  evoked. 


Washington,  D.  C,  April  2. — E.  H.  Droop, 
prominent  piano  merchant  of  this  city,  was  large- 
ly instrumental  in  turning  a  special  meeting  of 
the  Board  of  Trade,  called  last  week  at  the  Ho- 
tel Willard  to  consider  purely  business  prob- 
lems, into  a  patriotic  demonstration.  Various 
speakers  earlier  in  the  evening  had  touched  on 
patriotic  subjects,  and  a  resolution  pledging  the 
loyalty  and  support  of  the  Board  of  Trade  to 
the-  president  was  introduced.  In  seconding 
the  proposed  resolution,  Mr.  Droop  said:  "Be- 


TONE  ARM 

and 

SOUND  BOX 


The  new  Thomas  tone  arms  and  sound  boxes  are 
the  outcome  of  years  of  careful  study,  investigation 
and  experimenting,  climaxed  by  actual  experience 
in  building  talking  machines.  The  Thomas  tone 
arms  and  sound  boxes  fill  a  real  need  in  the  trade 
because :  1 .  The  Thomas  tone  arms  and  sound 
boxes  are  of  the  "universal"  type.  The  parts  are 
all  properly  weighted  and  a  compensating  device 
makes  it  possible  to  play  am>  make  of  record  per- 
fectly. 2.  They  are  made  by  a  large  organization 
which  can  guarantee  prompt  deliveries  in  large 
quantities.  3.  They  are  made  in  Dayton,  the  "City 
of  Precision"  which  is  famous  the  country  over  for 
its  skilled  mechanics. 


We  solicit  a  trial.    Send  for  samples 
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CATCHING  UP  WITH  DEMANDHN  PITTSBURGH  DISTRICT 


Slight  Lull  in  Business  Does  Not  Worry  Trade- 
— New  Department  for  Frederick  Co.- 


Pittsburgh,  Pa.,  April  9. — The  reports  of  the 
talking  machine  jobbers  and  retail  distributors 
throughout  the  Pittsburgh  territory  show  a  uni- 
formly active  condition  of  business  and  the  out- 
look is  quite  favorable.  While  there  is  said 
to  be  less  of  a  rush  for  machines,  due  to  the 
slight  lull  in  all  lines  of  trade  in  general  that 
has  been  occasioned  by  the  recent  war  develop- 
ments, the  demand  for  records  has  been  increas- 
ing steadily.  Patriotic  numbers  are  in  especially 
heavy  request  and  considerable  attention  is.  be- 
ing paid  to  appropriate  records  of  this  character. 
All  of  the  stores  are  featuring  these  numbers  in 
effective  winodw  displays  in  keeping  with  the 
spirit  of  the  times.  The  needs  of  the  trade  are 
in  most  instances  being  more  nearly  met  by  the 
manufacturers  than  they  were  a  few  months  ago, 
but  there  is  still  some  complaint  of  shortage  and 
several  concerns  are  far  behind  with  their  orders. 

The  Standard  Talking  Machine  Co.,  which 
recently  occupied  its  handsome  new  plant  dedi- 


■French  Nestor  New  Manager  for  Standard  Co. 
—Annual  Dinner  of  Company's  Staff 

cated  to  "Standard  Service"  at  119-121  Ninth 
street,  Pittsburgh,  has  secured  as  manager 
French  Nestor,  who  took  charge  on  April  2. 
Mr.  Nestor  is  recognized  as  one  of  the  most 
able  men  in  the  trade  and  his  acquisition  by 
the  Standard  Co.  is  an  important  one.  He  was 
formerly  manager  of  the  talking  machine  depart- 
ment of  Cohen  &  Hughes,  Washington,  D.  C. 
Prior  to  that  connection  he  was  manager  of  the 
wholesale  talking  machine  department  of  the  W. 
F.  Frederick  Piano  Co.  here,  and  his  experience 
with,  the  Victor  line  covers  a  number  of  years. 
While  in  Pittsburgh  Mr.  Nestor  was  formerly 
prominently  identified  with  organization  work, 
being  one  of  the  organizers  and  the  first  presi- 
dent of  the  Talking  Machine  Dealers'  Associa- 
tion. His  return  to  this  city  is  welcomed  by  a 
host  of  friends  in  the  trade. 

The  Standard  Talking  Machine  Co.  has  also 
announced  the  following  staff:  A.  B.  Kinch,  as- 
sistant manager;    T.    F.   McCormack,  auditor; 


^  We  would  like  to  blame  the  freight  or  some- 
thing for  the  fact  that  some  of  you  have  not  been  receiv- 
ing your  ARTOPHONES  of  late.  When  a  Phonograph 
output  has  shot  up  to  the  Half-Million  mark  and  beyond 
as  quickly  as  this  one  has,  it  is  almost  impossible  to  get 
machinery,  phonographic  parts,  cabinets,  or  extra  help 
fast  enough  to  handle  the  situation. 

^  But  we  now  have  the  machinery,  phono- 
graphic parts,  cabinets  and  the  force.  In  a  few  weeks, 
we  shall  be  entirely  even  with  the  world  again.  So,  if 
you  can  possibly  restrain  that  impulse  to  write  us  until 
after  May  1  st,  do  so. 

^  We  like  nothing  better  than  to  get  your 

letters;  but,  when  you  all  write  at  once,  there's  an 
awful  lot  of  you. 

^  We  thank  you  for  your  patience,  also  past 
favors,  and  trust  for  a  continuance  of  your  valued 
business. 


The  Artophone  Company 


1 1 3  OLIVE  STREET 


SAINT  LOUIS,  MO. 


RECORD  ENVELOPES 

STOCK  RECORD  POCKETS 

J.  L.  GILLESPIE  COMPANY 


PAPER  PRODUCTS 


PITTSBURGH,  PA. 


John  O'Melia,  in  charge  of  record  department; 
Wallace  Russell*-?  head  of  service  department. 
These  men  have  all  been  mainstays  of  the  Stand- 
ard Co.  in  the  past  and  make  up  a  most  capable 
and  efficient  organization  for  handling  "Standard 
Service"  in  all  its  details. 

Joseph  C.  Roush,  president  of  the  Standard 
Talking  Machine  Co.,  left  this  city  April  2  for 
Sea  Breeze,  Fla.,  where  he  joined  Mrs.  Roush 
and  children,  who  have  been  there  since  the 
middle  of  February.  Mr.  Roush  plans  to  remain 
in  Florida  until  May  1,  enjoying  a  much  needed 
rest  from  his  strenuous  labors  of  the  past  few 
months. 

The  annual  dinner  of  the  staff  of  the  W.  F. 
Frederick  Piano  Co.'s  talking  machine  depart- 
ment was  held  on  Monday  evening,  April  2, 
at  Bongiovanni's.  Covers  were  laid  for  thirteen, 
in  this  instance  a  very  lucky  number,  for  a  de- 
lightful time  was  enjoyed.  The  event  marked 
the  close  of  the  fiscal  year  of  the  Frederick  Co., 
a  period  that  was  marked  by  a  substantial  in- 
crease in  the  business  of  the  department.  Those 
present  were  Manager  George  Hards,  Emma  V. 
Dabbs,  Lorette  Mischer,  Lambert  Salvi,  Frank 
Wonderlich,  Billy  Waugh,  Frank  Geyer,  Louis 
Schairer,  Harry  E.  Waterhouse,  Harold  E. 
Miller,  John  M.  Jones,  G.  A.  Greisbach  and  Ray 
Grimm. 

An  attractive  new  talking  machine  department 
is  being  installed  in  the  branch  store  of  the  W. 
F.  Frederick  Piano  Co.,  at  the  corner  of  North 
and  Main  streets,  Butler,  Pa.  Manager  Koehn 
is  planning  to  push  this  end  of  the  business  and 
the  more  spacious  quarters  occupied  April  1  are 
being  fitted  up  with  several  booths.  As  at  the 
Frederick  main  store  and  the  other  branches, 
the  Victor  line  is  handled  exclusively. 

The  local  headquarters  of  the  Columbia 
Graphophone  Co.  reportsi  a  steady  expansion 
in  business  and  a  big  demand  for  both  machines 
and  records  from  the  dealers  throughout  this 
section.  This  year  to  date  has  shown  a  gain  of 
50  per  cent,  over  the  same  period  of  1916.  Mana^ 
ger  Lambert  Friedl,  who  was  recently  appointed 
manager  of  the  New  York  Columbia  branch,  is 
continuing  in  charge  of  the  Pittsburgh  branch 
temporarily,  as  a  successor  has  not  yet  been 
selected  by  the  company.  He  expected  to  take 
up  his  new  duties  in  New  York  May  1. 

Manager  Philip  Buehn,  of  the  Buehn  Phono- 
graph Co.,  Ed'isoh  jobbers,  states  that  activity 
continues  at  a  high  level  and  the  requirements 
of  the  Edison  dealers  are  being  met  with  a  more 
adequate  supply  of  machines  and  records.  Three 
new  dealer  were  added  recently  in  nearby 
towns. 

The  Standard  Talking  Machine  Co.  and  the 
various  Victor  dealers  in  the  Pittsburgh  dis- 
trict sold  out  the  entire  house  for  the  Caruso 
concert  at  the  Shriners'  Mosque  May  5  in  the 
remarkably  short  space  of  three  days,  it  being 
unnecessary  to  open  the  box  office.  A  great 
volume  of  subscription  orders  had  to  be  returned 
and  indications  were  that  three  times  the  num- 
ber of  seats  available  could  have  been  easily 
disposed  of.  The  Victor  dealers  throughout  this 
territory  are  already  reaping  benefit  from  the 
increased  sale  of  Caruso  records,  due  to  the  wide 
interest  that  has  been  aroused  in  the  coming 
event.  In  bringing  Caruso  and  the  Cincinnati 
Symphony  Orchestra  here  for  one  of  the  three 
Middle- Western  concerts,  the  trade  feels  that 
the  Standard  Talking  Machine  Co.  has  wrought 
an  achievement  that  is  worthy  of  the  greatest 
success. 


A  certificate  of  incorporation  has  been  issued 
to  the  Master  Wax  Co.,  of  Paterson,  N.  J.,  for 
the  purpose  of  making  master  wax  discs  for 
talking  machine  records.  The  capitalization  of 
the  concern  is  $25,000,  the  incorporators  being 
Monroe  J.  Levine,  Bertha  Barnet,  and  Theo- 
dore R.  Levine,  all  of  Paterson. 
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LIVE  RECORD  BUSINESS  FEATURE  OF  ST.  LOUIS  TRADE 


Quick  Recovery  From  Business  Slump  Caused 
Have  the  Call— Irby  W.  Reid  Suffers 

St.  Louis,  Mo.,  April  9. — A  decided  boost  in 
the  sales  of  patriotic  war  records  has  been  the 
most  noticeable  result  of  the  war  situation  with 
the  talking  machine  dealers  of  this  city.  Nearly 
every  machine  owner,  it  seems,  has  been  moved 
to  buy  several  numbers.  The  instrumental  ren- 
ditions are  the  favorites. 

But  with  the  threatened  railroad  strike  it  was 
a  different  story.  Everybody  became  frightened 
over  the  prospect.  Retailers  suddenly  realized 
how  slender  were  their  stocks  and  rained  orders 
on  the  jobbers,  which  did  not  worry  the  jobbers 
at  all,  for  they  all  were  distributing  the  stock 
they  received  pro  rata  anyway  and  had  nothing 
to  ship.  Then  on  the  Saturday  afternoon  when 
it  looked  like  there  might  be  a  strike  that  eve- 
ning the  big  lesson  was  brought  home  to  all  in 
the  decreased  record  sales  for  the  day.  That 
morning  it  was  announced  that  transfer  com- 
panies and  other  industries  that  depend  entirely 
upon  shipping  for  their  business,  had  begun  to 
lay  off  men.  Before  night  several  thousand  wage 
earners  had  been  sent  home  with  instructions 
to  report  for  duty  when  danger  of  a  strike  had 
passed.  This  made  other  wage  earners  think, 
for  the  factories  in  the  city  let  it  be  known  that 
they  had  less  than  a  week's  supply  of  coal.  The 
result  was  that  the  record  sales  along  Piano 
Row  fell  as  much  as  50  per  cent,  in  many  stores 
and  to  an  appreciable  extent  in  all  stores. 

This  emphasized  the  fact  that  the  record  busi- 
ness has  become  almost  a  capacity  business  Sat- 
urday afternoons.  It  is  said  by  those  who  sell 
the  records  that  there  are  dozens  of  regulars, 
those  who  drop  in  on  the  way  home  for  one  or 
two  selections.  It  is  the  faimly  treat  out  of  the 
pay  envelope  and  only  some  such  danger  as  that 
of  losing  a  job  can  stop  them.  This  Saturday 
afternoon  business  has  been  more  of  a  distinct 
feature  since  the  first  of  the  year  than  before. 

Manager  Guttenberg,  of  the  Aeolian  Hall  talk- 


by  Threat  of  Railroad  Strike— Patriotic  Records 
Illness— An  Excellent  Columbia  Window 


ing  machine  department,  announces  that  owing 
to  trouble  in  getting  adequate  machines  for 
wholesale  distribution  that  branch  of  the  busi- 
ness has  been  transferred  from  the  local  ware- 
rooms  to  New  York,  so  that  the  apportionment 
of  machines  can  be  handled  at  one  place  for 
more  equitable  work.  The  local  trade  has  been 
excellent  and  the  larger  machines  are  leading  in 
sales.  March  showed  a  handsome  increase  over 
a  year  ago.  The  record  business  too,  Mr.  Gut- 
tenberg says,  is  surpassing  all  Aeolian  Hall 
marks. 

Manager  Irby  W.  Reid,  of  the  Columbia  ware- 
rooms,  was  ill  the  first  of  the  month,  suffering 
from  an  attack  of  appendicitis.  At  the  time  of 
this  writing,  the  physicians  had  decided  that  an 
operation  would  not  be  necessary.  Wholesale 
Manager  C.  R.  Salmon  was  in  charge  during  Mr. 
Reid's  absence.  He  reported  that  the  country 
trade  was  exceedingly  brisk,  that  the  road  men 
were  opening  accounts  with  stores  of  their  own 
selection  and  that  they  were  getting  very  fine 
orders  from  all  sections  of  the  country.  The 
agricultural  interests  appear  to  have  no  fear  at 
all  of  the  results  of  this  year.  Distribution  re- 
sults and  possibilities,  Mr.  Salmon  said,  were 
reaching  a  very  satisfactory  stage  and  the  record 
distribution  was  reaching  an  average  that  the 
wareroom  force  was  proud  of. 

Retail  Manager  Ben  Philipps  reported  an  ex- 
cellent month  closed  and  a  fine  start  for  the  new 
month.  The  few  warm  days  had  brought  in- 
quiries for  the  small  machines  that  are  so  pop- 
ular for  clubhouses  and  canoe  parties.  This  sort 
of  stock,  he  said,  was  still  rather  hard  to  get. 

A  Columbia  window  display  during  last  month 
that  attracted  much  attention  was  "The  Evolu- 
tion of  a  Record."  Records  in  eight  stages  of 
making  were  on  display  with  placards  to  ex- 
plain.   The  window  caused  favorable  comment. 

Messrs.  Koerber  and  Rauth,  of  the  Koerber- 


Brenner  Music  Co.,  Victor  jobbers,  are  spend- 
ing much  of  their  time  pushing  the  work  on 
their  new  home,  which  they  hope  to  occupy 
about  the  first  of  the  month.  The  plans  are 
being  carried  out  as  outlined  last  month. 

R.  H.  Cone,  Jr.,  of  the  Artophone  Co.,  reports 
better  conditions  as  to  cabinets  than  were  out- 
lined in  last  month's  World.  Since  that  time 
he  has  made  an  extended  cabinet  hunting  trip 
and  was  successful  in  his  search.  His  present 
output  is  limited  only  by  his  ability  to  get  the 
woodwork.  The  local  factories,  the  output  of 
which  he  takes,  are  increasing  their  capacity. 

Large  jobbing  houses  here,  in  drugs,  dry- 
goods,  hardware  and  other  merchandise,  are 
showing  considerable  interest  of  late  in  the 
talking  machines,  and  very  few  of  them  are  not 
now  offering  some  sort  of  a  machine  for  sale. 
As  a  rule  these  houses  carry  two  machines,  one 
that  sells  for  $25  or  less,  and  one  of  about  $50 
or  even  a  bit  more.  These  machines  are  used  in 
two  ways,  for  premiums  or  are  sold  to  their 
customers  throughout  the  country  by  the  single 
machine  or  as  many  as  they  want.  The  outlet 
for  machines  in  this  way  is  said  to  be  growing 
very  extensively,  and  it  already  has  assumed 
really  big  proportions. 

The  Kieselhorst  Piano  Co.,  selling  Victors,  is 
conducting  an  advertising  campaign  on  behalf 
of  the  Record-lite,  and  is  experiencing  very 
good  sales. 

J.  Beyer  &  Son  are  advertising  the  Sonora 
machine,  an  instrument  which  has  not  been 
pushed  in  this  market. 

The  Mozart  Talking  Machine  Co.  has  formed 
a  selling  connection  with  the  Simmonds  Hard- 
ware Co. 

L.  Nachman,  of  the  Silverstone  Music  Co.,  has 
gone  into  Kentucky  to  aid  Edison  disc  dealers 
in  the  art  of  giving  demonstrations. 

Following  extensive  monthly  record  adver- 
tising this  month  came  some  very  liberally 
spaced  advertisements  for  Easter  music,  making 
the  records  very  prominent  in  the  advertising 
pages  of  the  newspapers  for  two  weeks. 
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Service  That  Makes  You  Money 


Our  Exclusive  Wholesale  Building 


—A  VICTROLA  and  RECORD  service 
in  which  utmost  care,  promptness,  ex- 
perience, immense  stock,  unrivalled 
facilities  and  a  vital  regard  for  your 
interests  and  fullest  satisfaction,  all  com- 
bine to  aid  you  to  best  serve  your  public 
— to  make  greater  your  sale  of  Victrolas 
and  Records — and  increase  your  profits! 

To  Help  Supply  Your  Needs 

— Building  80  x  100  feet;  six  floors. 

— Matchless  shipping  facilities. 

— Complete  stock  of  Records  at  all  times. 

— Experienced,  efficient  employees. 

— Mechanical  experts,  familiar  with  every  detail 

of  Victor  and  Victrola  construction. 
— Complete  stock  of  Victor  and  Victrola  parts 

always  on  hand. 


Let  us  place  your  name  on"  our  mailing  list  for 
recommendation  made  by  our  committee  of  musical 
experts  as  to  the  big  sellers  from  each  monthly  ad- 
vance list  of  Records.  No  obligation — just  another 
feature  of  the  service  that  will  please  you  best. 


Distributors 
Victrolas  and  Records 


GRINNELL  BROS 


First  and  State  Sts. 
•  DETROIT 
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CABINETS 


Our  factory  at  Utica,  N.  Y.,  is 
equipped  to  turn  out  cabinets 
in  any  quantities.  Every  depart- 
ment of  our  plant  has  been  en- 
larged, and  we  can  offer  our 
patrons  prompt  service  and  the 
best  cabinets  that  can  be  manu- 
factured. 


We  would  call  particular  atten- 
tion to  our  plan  of  furnishing  a 
full  line  of  complete  instruments 
in  quantities  on  a  cost  plus 
manufacturing  profit  basis. 

We  are  equipped  to  manufacture  a  com- 
plete line  of  standard  designs  or  will 
furnish  individual  designs. 

Let  us  figure  on  your  1917  contracts. 


Century  Cabinet  Co.,  25  West  45th  St.,  New  York 
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STOCKING  UP  FOR  THE  FUTURE  DEMAND  IN  CINCINNATI 

Poor  Shipping  Facilities  and  Delayed  Deliveries   Move   Dealers  to  Take   Precautions— War 
Declaration  Brings  Strong  Demand  for  Patriotic  Records— General  Conditions  Excellent 

Cincinnati,  O.,  April  3.- 


-Patriotism  of  Cincin- 
natians  has  caused  a  tremendous  demand  for 
records  of  national  airs  and  those  pertaining  to 
military  doings.  The  stores,  taking  advantage 
of  the  situation,  have  forced  these  to  the  front 
and  the  question  now  confronting  the  trade  is 
to  keep  the  supply  up  to  the  demand.  Business 
all  along  the  line,  in  all  classes  of  machines,  is 
inclined  to  be  highly  satisfactory. 

One  condition  that  is  worrying  the  trade  is 
the  lack  of  proper  shipping  facilities,  both  in  and 
out,  which  situation  will  cause  the  Fritzsch 
Phonograph  Co.  to  be  delayed  at  least  three 
weeks  in  getting  out  their  products.  The  firm, 
launched  last  month,  and  now  established  at  228 
and  230  West  Seventh  street,  is  unable  to  secure 
prompt  shipments  of  material.  Charles  W. 
Weidemann,  one  of  the  large  stockholders,  is 
now  in  New  York  city  on  business  connected 
with  the  company.  The  officers  expect  to  have 
the  machine  ready  for  the  market  by  May  1. 

Manager  Dittrich,  of  the  Victor  department 
of  the  Rudolph  Wurlitzer  Co.,  is  inclined  to  be- 
lieve that  dealers  will  suffer  later  in  the  year 
providing  the  merchants  do  not  stock  up.  In  a 
summary  of  the  past  month  he  said: 

"Out-of-town  demand  seems  to  suffer  no  de- 
crease with  the  advent  of  the  warmer  weather. 
All  orders  are  still  standing  with  the  same  rush 
instructions  in  force.  A  steady  insistent  de- 
mand for  Victrolas  must  be  at  the  bottom  of  the 
demand  we  feel  and  the  business  of  the  year 
can  be  gauged  in  advance  by  the  large  ma- 
chine orders  already  booked  for  delivery  dur- 
ing the  next  six  months.  From  indications  the 
period  of  shortage  will  come  a  good  deal  earlier 
this  year  with  a  menace  not  unknown  to  those 
who  will  not  anticipate  their  wants  in  full  dur- 
ing the  advance  season." 

Since  the  installation  of  improvements  for 
the  handling  of  Victor  records  and  machines 
there  has  been  a  big  increase  in  the  business  of 
this  department  of  the  Cable  Company.  Man- 
ager Greulich  has  incorporated  numerous  ideas 
outlined  by  the  Chicago  office,  all  of  which  have 
resulted  in  a  simplified  method  of  giving  the  cus- 
tomer what  is  required  with  a  minimum  amount 
of  effort.  Changes  have  been  made  in  the  booth, 
the  entire  remodeling  program  giving  forth  a 
rather  ideal  talking  machine  and  piano  store 
effect. 

The  Starr  Piano  Co.  will  soon  produce  some 
new  styles  in  talking  machines.  Detailed  in- 
formation is  not  available  at  this  time.  The  Cin- 
cinnati branch  is  suffering  from  a  shortage  of 
stock,  the  factory  being  unable  to  supply  its 
wants. 

R.  J.  Whelen,  manager  of  the  local  Columbia 
Graphophone  Co.  store  is  very  enthusiastic  over 
trade  conditions.  He  stated  "Even  the  retail 
holds  its  own  and  we  made  quite  an  increase 
over  the  March,  1916,  statistics.  The  wholesale 
trade  continues  to  place  large  machine  orders 
and  every  month  that  passes  strengthens  our 
conviction  that  the  trend  of  the  public  is  toward 
the  higher  priced  machines  and  records.  The 
record  business  is  phenomenal  and  we  will  make 
last  year's  figures  look  very  small  when  it  comes 
to  comparison." 

S.  H.  Nichols,  district  manager  of  the  Colum- 
bia Co.,  made  his  monthly  trip  to  Cincinnati 
and  he  reports  good  business  all  over  his 
territory. 

H.  Cleveland,  auditor  of  the  Columbia  Co., 
is  here  going  over  the  books  of  the  local  store. 
Figures  talk,  so  Mr.  Cleveland  is  in  a  position 
to  know  conditions  throughout  the  United 
States  and  he  is  more  than  optimistic  about 
how  figures  will  soar  this  year. 

F.  F.  Dawson,  one  of  the  executive  office  men, 
spent  a  few  days  at  the  local  store.  He  is  asso- 
ciated with  the  trade  promotion  department  and 
is  making  a  tour  studying  conditions  in  different 
cities. 

"In  spite  of  the  threatened  strike  and  impend- 
ing war,  the  Vocalion  business  closed  a  strong 


month,"  reports  Mr.  Byars,  local  Vocalion 
manager.  "There  is  a  growing  feeling  of  con- 
servatism in  the  buying  public  manifested  by  the 
sudden  decline  in  demand  for  higher-priced  in- 
struments. I  believe  we  will  experience  a  tem- 
porary lull,  because  of  the  war,  but  conditions 
will  soon  adjust  themselves,  and  then  the  talk- 
ing machine  business  will  enter  upon  an  era  of 
prosperity  never  experienced  before." 


A  RAPID  RISE  IN  BUSINESS 


V.  N.  Shishcoff,  Indianapolis,  Develops  a  Most 
Successful  Trade  From  Small  Beginning  in 
Old  Street  Car — Features  Foreign  Records 


Indianapolis,  Ind.,  April  3.— The  talking  ma- 
chine business  is  one  which  is  seldom  regarded 
as  one  of  the  businesses  in  which  a  man  can 


in  the  retailing  of  foreign  Columbia  records. 

A.  W.  Roos,  manager  of  the  Indianapolis  Co- 
lumbia store,  took  an  interest  in  Shishcoff's  am- 
bitions and  assisted  him  as  much  as  possible. 
Recently  Shishcoff  moved  out  of  his  quarters 
in  the  old  street  car  and  opened  up  a  store  at 
530  West  Washington  street.  Besides-  doing  a 
large  record  business,  he  sells  about  "fifteen  ma- 
chines each  month.  He  advertises  in  foreign 
papers  of  national  circulation,  and  gets  many 
mail  orders  for  records  and  machines. 

Shishcoff,  though  a  foreigner,  has  become  a 
patriotic  American,  and  during  the  patriotic  win- 
dow display  contest  of  the..  Columbia  Co.,  _he 
entered  his  display  in  competition  for  the  deal- 
er's prize. 

The  success  of  Shishcoff  is  attracting  the  at- 
tention of  other  foreigners,  and  Mr.  Roos  re- 
ports that  S.  J.  Giza,  2506  West  Michigan  street, 
will  soon  be  competing  with  Shishcoff  for  the 
local  business  among  foreigners. 


NEW  ENTERPRISE  IN  KANSAS  CITY 


Miss  Hughes  Opens  a  Record  Exchange  on  an 
Original  Plan  With  Some  Endless  Chain  Fea- 
tures That  Attract  Prospects  and  Customers 


V.  N.  Shishcoff  in  Front  of  Store 

climb  up  via  the  peanut  wagon  route,  but  in 
the  experience  of  V.  N.  Shishcoff  it  is  found  that 
the  future  of  a  small  beginning  was  extremely 
successful. 

Shishcoff  several  years  ago  began  business 
in  an  old  street  car.  Being  a  foreigner,  he  se- 
lected the  foreign  element  of  the  city  as  his 
prospective  customers.     He  saw  a  big  future 


Kansas  City,  Mo.,  April  10. — Miss  Tempa 
Lewis  Hughes  has  opened  the  "Symphony  Rec- 
ord Exchange"  in  the  Scarritt  Arcade,  Kansas 
City,  an  enterprise  on  a  scale  and  marked  by 
taste  that  distinguish  it  from  most  similar  in- 
stitutions. The  building  contains  chiefly  high 
class  art  shops,  jewelry  stores,  and  offices  of  a 
select  class  of  business.  Miss  Hughes'  office 
is  beautifully  decorated,  finished  in  mahogany; 
she  has  furniture  that  one  would  expect  in  the 
waiting  room,  say,  of  an  aristocratic  practitioner. 
The  surroundings  therefore  are  inviting  to  a 
good  class  of  trade.  Miss  Hughes  has  adopted 
a  novel  plan  of  introducing  her  service.  Each 
customer  is  given  a  book  of  six  coupons,  each 
coupon  representing  $1.  The  customer  gives 
the  coupons  to  friends.  If  one  of  these  friends 
becomes  a  customer,  turning  in  the  coupon,  that 
coupon  becomes  a  credit  for  the  original  cus- 
tomer to  the  amount  of  $1  on  the  annual  fees 
of  $6.  So,  if  all  six  coupons  come  back  in  this 
way,  the  original  holder  of  the  book  gets  the 
year's  service  for  nothing.  The  entrance  fee 
would  provide  income  while  this  plan  is  in  opera- 
tion. Miss  Hughes  is  punctilious  as  to  the  pur- 
chase of  records,  buying  them  new,  and  at  list 
price  through  regular  channels.  She  is  building 
up  a  fine  business. 


To  Talking  Machine 


Manufacturers : 


IF  you  have  not  already  investigated  the  merits  of  the  VEECO 
Electric  Motor,  we  would  like  to  have  you  order  of  us  a  sample 
motor,  unmounted,  mount  it  yourselves  on  such  board  as  you  are 
using  to  mount  your  spring  motors  on;  give  it  a  thorough  test  when, 
if  it  meets  with  your  approval,  we  shall  be  pleased  to  receive  your 
further  orders.  If  not  satisfactory  in  every  respect,  return  it  to  us 
for  credit  at  our  expense. 

This  motor  will  be  equipped  with  our  special  Vitraloid  turn- 
table which  runs  much  more  true  than  does  any  metal  table  and 
adds  materially  to  the  appearance  of  any  talking  machine. 

Our  motor  runs  with  equal  efficiency  on  either  A.  C.  or  D.  C« 
without  changing  connections. 

We  guarantee  it  for  a  period  of  two  years. 

We  shall  be  pleased  to  furnish  prices  and  circulars  on  application. 

THE  VEECO  COMPANY  St£ 
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REPAIRS 

TALKING  MACHINE  TROUBLES  AND 
HOW  TO  REMEDY  THEM 


Conducted  by  Andrew  H.  Dodin 


[This  department  of  The  Talking  Machine  World  is  de- 
signed for  the  service  of  all  classes  of  our  readers,  including 
those  who  make,  and  those  who  sell,  talking  machines. 

Andrew  H.  Dodin,  who  conducts  this  department,  has  a 
wide  and  enviable  reputation  as  a  repairer  of  talking  ma- 
chines and  conducts  an  exclusive  talking  machine  repair 
shop  at  25  East  Fourteenth  street,  New  York.  Tell  him 
your  troubles  through  The  World  and  he  will  help  you  if 
possible.    The  service  is  free. — Editor.] 

THE  MARKEL  MOTORS 


spindle  engages  the  spiral  cut  on  the  g-overnor 
shaft  and  the  speed  of  governor  is  checked  by 
the  pad  of  felt  pressed  against  the  friction  disc 
by  the  governor  lever.  This  speed  control  lever 
is  attached  to  the  cross  plate  fastened  to  the  two 
front  posts  of  the  motor  frame  and  is  jointed  at 
about  the  center  of  its  length  so  that  the  free 
end  may  be  swung  to  any  point  (to  the  extent 
of  about  half  a  circle)  on  the  motor  board,  de- 
sired for  placing  the  dial  or  speed  indicator. 

The  governor  is  held  in  position  by  the  two 
bearing  plates  attached  at  right  angles  to  the  two 


spring  cage  will  play  four,  double  power  ob- 
tained without  making  any  changes  in  the  dimen- 
sions of  the  motor  frame. 


THE  NEW  COLUMBIA  RECORD 


The  April  Issue  in  Its  Enlarged  and  New  Form 
a  Most  Interesting  Number 


To  continue  my  articles  on  independent  makes 
of  motors  I  will  use  for  this  month's  subject  the 
two  Markel  motors  known  by  the  trade  as  the 
Nos.  M.  2  and  M.  4.  It  would  perhaps  be  a  difficult 
matter  to  find  a  general  talking  machine  dealer 
who  has  not  at  some  time  in  his  experience  as 
a  merchant  in  good  machines  handled  one  or  the 
other  of  these  two  types  of  motors,  and  as  a 
consequence  a  detailed  description  of  their  con- 
struction will  probably  be  of  interest  to  more 
than  the  average  number. 

The  Markel  Motor  No.  M.  2 

The  motor  frame  is  constructed  of  two  heavy 
steel  plates  held  in  position  by  five  steel  posts, 
the  turntable  spindle  is  placed  at  the  left  hand 
corner  front  (see  illustration)  and  the  winding- 
shaft  at  the  right  hand  corner  diagonally  oppo- 
site, a  method  of  construction  which  necessitates 
placing  the  spring  barrel  in  such  a  position  that 
the  cages  extend  partly  outside  the  motor  frame. 
The  spring  cages  of  heavy  pressed  steel  are 
mounted  one  above  the  other  and  the  winding 
gear  is  placed  on  the  bottom  of  the  top  cage, 
bringing  the  winding  point  to  the  center  of  the 
spring  barrel  group.  The  driving  gear  on  the 
bottom  of  the  lower  spring  cage  meshes  into 
the  pinion  on  intermediate  gear  shaft,  and  the 
large  intermediate  gear  in  turn  meshes  with  the 
pinion  on  the  lower  end  of  the  turntable  spindle. 
The  steel  bound  fibre  gear  fastened   to  this 


Markel  Motor  No.  M.  4 

front  posts  of  the  frame.  These  bearing  plates 
are  adjustable  and  permit  the  moving  of  the 
governor  spindle  spiral  in  or  out  of  the  cuts  on 
turntable  spindle  fibre  gear  so  that  the  smoothest 
and  quietest  running  position  of  the  governor 
may  be  found  easily  and  without  trouble. 

The  winding  shaft  is  firmly  supported  by  plac- 
ing the  bearings  in  two  of  the  frame  posts,  and 
a  clutch  spring  of  extra  heavy  steel  wire  is  used 
in  place  of  the  usual  ratchet  and  pawl. 

The  Markel  Motor  No.  M.  4 

As  can  be  seen  in  the  illustration  of  the  No. 
M.  4  motor  is  in  all  details  exactly  the  same 
as  the  M.  2  with  the  exception  of  the  third 
spring  cage  attached  at  underside  of  the  bottom 
motor  plate.  The  M.  2  motor  will  with  one 
winding  play  two  of  the  usual  twelve-inch  rec- 
ords, while  the  M.  4  by  means  of  the  additional 


The  April,  1917,  edition  of  the  "Columbia 
Record,"  the  official  house  organ  of  the  Co- 
lumbia Graphophone  Co.,  New  York,  has  just 
made  its  appearance,  and  is  the  first  number 
issued  in  the  enlarged  and  new  form  which  was 
announced  a  short  while  ago.  "Mr.  Dealer, 
this  is  your  Magazine"  is  the  inscription  on  the 
front  cover,  and  the  contents  of  the  magazine 
well  justify  this  phrase. 

In  its  new  form  the  "Columbia  Record" 
measures  nine  by  twelve  inches,  allowing  plenty 
of  room  for  the  use  of  attractive  illustrations 
and  pen  and  ink  sketches.  Myron  D.  Town- 
send,  editor  of  the  publication,  is  devoting  all 
his  time  to  the  compilation  of  a  newsy,  helpful 
organ  which  will  be  of  practical  assistance  to 
the  Columbia  dealers  in  the  development  of  their 
business.  Among  the  articles  in  this  month's 
Record  are  "Mail  Man's  Story  for  You,"  "Shake 
Hands  With  W.  C.  Fuhri,"  "Columbia  Dealers, 
Collect  Your  Money,"  "All  About  Breaking  the 
Record,"  "Two  Door  Bell  Systems  That 
Work,''  etc.,  etc. 


AUTOMOBILE  AIDS  IN  SALES 


Gakdner,  Mass.,  April  2. — The  Gardner  Pho- 
nograph Co.,  of  which  George  A.  Murray  is  the 
competent  manager,  has  done  a  large  business 
during  the  first  three  months  of  the  year  and 
there  is  every  indication  that  April  will  make 
an  equally  good  showing.  Mr.  Murray  is  the 
owner  of  a  handsome  Oakland  car  which  he 
uses  to  excellent  advantage  in  bringing  pros- 
pective customers  to  his  shop  which  specializes 
in  the  Edison  line.  He  is  carrying  a  large  line 
of  phonographs  and  records. 


TO  THE  FRONT! 

THE  MAGNETIC 
REPRODUCER 

Is  the  last  word  in  reproducers  for  talking  machines. 

Giving  all  that  is  to  be  desired — now  being  used  by 
a  large  manufacturer  of  phonographs. 

A  PROVED 
SUCCESS 

We  are  now  equipped  to  fill  orders — and  guarantee 
this  reproducer  gives  entire  satisfaction.  Has  volume, 
tone  and  clear  enunciation,  is  indestructible. 
Plays  all  makes  of  records  and  can  be  used  on  any 
phonograph. 


Samples  to  Manufacturers  on  Request 

PARR  MANUFACTURING  CO. 


1  UNION  SQUARE 
NEW  YORK 
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The  Progress  of  One  Year 


Three  stages  in  the 
history  of  the 
production  of 
Emerson  Records 


MARCH,  1917 

(  Production ) 


AUGUST,  1917 

(Estimated  Production) 


Fmereon  Record? 

have  advanced  in  quality  and  in  public  esteem  as 
greatly  as  they  have  in  quantity  produced. 

You  will  be  in  a  position  to  supply  the  demand  in 
your  vicinity  in  a  few  months. 

Greater  profits  for  Emerson  Dealers  who  start 
now  to  prepare  for  the  big  Fall  demand. 

Learn  About  Our  Proposition  Now 


Emereon  Phonograph  Company^ 

Dept.  D— 3  West  35th  Street 


7 

INCH 
DOUBLE 
DISCS 
25c. 


BOSTON 
453  Washington  Street 


CHICAGO 
7  E.  Jackson  Boulevard 


NEW  YORK 

SAN  FRANCISCO 
681  Market  Street 


/mm 
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Barrientos,  Eddy  Brown,  Lucy  Gates, 
Graveure,  Lazaro  and  other  artists  of  like 
importance  make  the  April  Columbia 
Record  List  one  big  collection  of  best  sellers. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


DETROIT  DEALERS  GETTING  TIRED  OF  MACHINE  SHORTAGE 

Several  Concerns  Planning  Steps  to  Prevent  Continued  Loss  of  Sales  to  Competitors — Dealers' 
Association  Agrees  on  One  Class  of  Membership — Various  Houses  Making  Improvements 


Detroit,  Mich.,  April  8. — While  the  music  busi- 
ness generally  has  not  been  out  of  the  ordinary 
for  the  past  month,  we  can  say  as  a  result  of 
a  thorough  investigation  that  the  talking  ma- 
chine business  is  very  good,  especially  in  the 
record  departments.  The  only  reason  why  the 
machine  business  is  not  better  is  because  deal- 
ers can't  get  enough  of  the  particular  styles 
they  want.  On  this  score  we  have  heard  a 
great  deal  of  complaint  and  it  does  seem  as 
if  something  should  be  done  by  the  manufactur- 
ers to  remedy  this  condition.  It  cannot  be 
expected  that  retailers  will  tolerate  a  condi- 
tion of  this  kind  indefinitely.  Without  mention- 
ing any  names,  the  writer  knows  of  two  dealers 
who  contemplate  handling  other  lines  unless 
they  can  get  better  service  in  the  way  of  ma- 
chines when  they  need  them.  The  writer  also 
knows  of  a  certain  downtown  dealer — and  his 
name  will  be  given  next  month — who  is  getting 
ready  to  throw  out  a  line  that  he  has  handle  d- 
ever  since  he  has  been  in  the  phonograph  busi- 
ness— just  because  he  has  not  been  able  for 
the  past  year  to  get  the  machines  and  records 
he  needed.  "Why  should  I  continue  to  put  up 
with  this  condition,"  he  said  to  the  World  cor- 
respondent. "Business  is  slipping  away  from 
my  store  all  the  time.  People  ask  for  certain 
records  and  we  can't  supply  them  because  we 
can't  get  them.    The  result  is  they  go  some 


place  else.  That  doesn't  help  me  when  I  have 
a  big  overhead  expense  and  a  big  investment. 
The  manufacturer  won't  do  a  thing  for  me  be- 
cause he  says  he  simply  can't  fill  the  orders 
which  he  now  has.  Which  is  all  right  for  the 
manufacturer,  but  not  for  the  retailer." 

The  Detroit  Talking  Machine  Dealers  at 
its  regular  March  meeting  decided  to  elim- 
inate the  difference  between  active  and  asso- 
ciate members  so  far  as  dues  are  concerned. 
Hereafter  both  will  be  on  an  equal  footing  both 
as  to  dues  and  privileges.  The  association  is 
getting  along  splendidly;  the  boys  are  taking 
great  interest  in  the  organization  and  are  co- 
operating on  all  matters.  Where  two  years  ago 
most  of  the  dealers  and  jobbers  were  total 
strangers,  now  they  all  know  one  another  and 
are  friendly  competitors.  The  no-approval  sys- 
tem over  Sundays  and  holidays  and  the  six 
per  cent,  interest  charge  on  all  time  contracts 
are- working  out  most  satisfactorily  and  dealers 
are  now  convinced  that  it  is  much  better  to 
work  together  on  these  matters  than  to  keep 
on  fighting  one  another.  It  would  do  well  for 
trade  locals  in  other  parts  of  the  country  to 
take  an  example  from  Detroit  in  this  regard. 

Max  Strasburg,  dealer  in  Victrolas  and  Colum- 
bia phonographs,  returned  April  1  from  a  six 
weeks'  vacation  at  Pinehurst  and  Florida.  He 
spent  most  of  his  time  golfing. 


Use  Ward's  Moving  Covers 

Our  Covers  are  faced  with  Khaki,  lined 
with  a  heavy  grade  flannel,  interlined  with 
heavy  cotton  or  felt,  diagonally  and  closely 
quilted,  and  manufactured  according 
to  the  usual  superior  "Ward  —  New 
London"  quality. 


Grade  D, 
Plain 

(Carrying  Straps  Extra) 

Grade  K, 
Plain 


$5.00 

ips  Extra) 

$7.50 


BUESCHER 

1016  EUCLID  AVE.  . 
CLEVELAND.  0.  ^ 


v  — — 


With  name  of  Machine  embroidered  on  any  cover;  extra  .25 
With  Dealer's  name  and  address,  first  cover,  extra    .  $1.00 

Same  on  additional  covers,  each;  extra  50 

CARRYING  STRAPS:  No.  1,  $1;  No.  2;  $2;  No.  3,  $3.50 

Order  Sample  Cover  on  Approval,  Giving 
Name  and  Style  or  No.  of  the  Machine. 

THE  C.  E.  WARD  CO. 

(Well-Known  Lodge  Regalia  House) 
Manufacturers  Complete  Line  of  Covers 

101  William  St.  NEW  LONDON,  OHIQ 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


A.  A.  Grinnell,  treasurer  of  Grinnell  Bros., 
wholesale  and  retail  Victor  dealers,  has  re- 
turned from  a  Southern  vacation.  C  H.  Grin- 
nell, manager  of  the  wholesale  department,  re- 
ports a  tremendous  increase  in  business,  and 
also  states  that  shipments  are  coming  in  better 
than  they  have  for  many  months.  "We  always 
had  a  lot  of  machines  and  records  on  the  road, 
but  they  could  not  reach  destination  due  to  the 
freight  congestion.  With  tracks  clear  shipments 
are  coming  in  every  day,  and  we  are  in  excel- 
lent condition  to  handle  orders  from  dealers." 

The  J.  L.  Hudson  Co.  has  made  extensive 
alterations  to  its  Victrola  store  at  188  Wood- 
ward avenue.  The  first  floor  has  been  so  al- 
tered as  to  permit  of  five  more  record  booths 
and  the  offices  of  E.  P.  Andrew  and  Ed  Andrew 
are  now  occupying  front  space  on  the  second 
floor.  The  force  of  salesmen  in  the  Victrola 
department  and  the  record  saleswomen  has 
been  enlarged  to  take  care  of  the  increasing 
business.  The  Hudson  store  has  had  some 
splendid  windows  during  the  past  months  that 
were  very  timely,  especially  when  Galli-Curci 
gave  her  Detroit  recital.  A  great  deal  of  at- 
tention is  being  given  to  the  window  displays 
by  Manager  Ed  Andrew,  with  success. 

Wallace  Brown  has  incorporated  his  busi- 
ness as  the  Wallace  Brown  Co.,  with  a  cap- 
ital stock  of  $50,000.  Mr.  Brown,  who  con- 
ducts his  business  at  31  East  Grand  River  ave- 
nue, Detroit,  plans  extensive  remodeling  and 
in  our  next  issue  will  have  a  most  important 
announcement  to  make. 

The  Brunswick  Co.  is  to  have  a  downtown 
store  in  this  city,  handling  not  only  the  Bruns- 
wick phonograph,  but  a  full  line  of  Brunswick 
products.  It  is  premature  to  mention  the  lo- 
cation at  this  time,  but  in  our  next  issue  we 
will  make  the  announcement. 

Manager  Mills,  of  the  Columbia  Graphophone 
Co.,  401  Woodward  avenue,  says,  "business  con- 
tinues to  get  better  every  month.  The  great 
surprise  to  us  is  where  it  all  comes  from.  De- 
troit and  every  city  in  Michigan,  where  our  line 
is_  sold,  is  sending  us  100  per  cent,  more  busi- 
ness than  last  year." 

The  Starr  Piano  Co.  is  opening  many  new  ac- 
counts right  along  on  Starr  phonographs.  Man- 
ager Brotherton,  of  this  department,  has  taken 
on  the  Reliable  Furniture  Co.  and  many  other 
firmly  established  concerns,  and  they  are  doing 
well  on  machines  and  records. 

The  Pathe  store  at  114  Farmer  street,  now 
under  new  ownership,  is  also  under  new  man- 
agement. C.  E.  Johnson,  who  comes  from  Chi- 
cago, where  he  managed  the  retail  store  of  the 
Brunswick  Co.  He  reports  good  business  on 
all  grades  of  records.  He  has  been  making  a 
feature  of  the  bungalow  design  of  machine 
with  a  specified  number  of  records  for  $79.50, 
which  apparently  has  been  taking  well. 

Th-e  daily  recitals  at  the  Edison  Shop  are 
being  better  attended  right  along,  which  proves 
that  the  people  of  Detroit  are  taking  more  kind- 
ly to  the  Edison  than  they  ever  have. 

Needless  to  say,  in  closing,  that  the  needle 
shortage  is  just  as  bad  in  Detroit  as  elsewhere. 
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SOME  OPINIONS  OF  THE  WORLD 

Interesting  Extracts  From  a  Few  of  Many 
Letters  From  Advertisers  and  Subscribers 
Regarding  The  Talking  Machine  World 

Were  The  Talking  Machine  World  to  publish 
all  of  the  letters  received  at  this  office  praising 
the  publication  as  an  advertising  medium  of 
greatest  effectiveness,  or  as  a  paper  of  distinct 
value  from  the  reader's  standpoint,  they  would 
make  a  sizable  volume  in  themselves.  The 
following  extracts  from  several  letters  received 
within  the  past  week  or  so  forms  an  excellent 
idea  of  the  tenor  of  the  communications. 

Arthur  D.  Geissler,  president  of  the  New 
York-Chicago  Talking  Machine  Co.,  writes: 
"The  Talking  Machine  World  as  a  trade  paper  is 
certainly  improving  and  gaining  prestige  with 
each  issue.  As  a  medium  of  very  valuable  in- 
formation you  may  be  sure  the  writer  appreci- 
ates it  immensely." 

Frank  I.  Winant,  Washington,  D.  C,  a  reader 
of  The  World,  writes:  "The  Talking  Machine 
World  is  a  work  of  art  and  is  worth  many  times 
the  subscription  price." 

The  advertising  manager  for  E.  S.  Oliver, 
manufacturer  of  the  Oliver  "Anytone  Needle," 
of  Newark,  N.  J.,  writes:  "Mr.  Oliver  has  ad- 
vertised in  the  February  and  March  issues  of 
The  Talking  Machine  World  and  the  results  he 
has  obtained  have  far  exceeded  his  fondest  ex- 
pectations. The  Canadian  rights  were  disposed 
of  last  week  through  an  inquiry  received  on  The 
Talking  Machine  World  advertising." 

Phonetic  Toys  Co.,  Inc.,  has  just  been  incor- 
porated at  Albany  for  the  purpose  of  making 
phonetic  toys,  novelties,  talking  machines;  capi- 
tal, $50,000;  G.  A.  Lynch,  A.  I.  Raisman,  J.  J. 
Hogan,  2333  Creston  avenue,  Bronx. 

Mermod 
Swiss 
Motors 

ARE  THE  BEST 


15,000  Motors  on  Hand 
For  Immediate  Delivery 

They  are  reliable,  made  of 
material  that  will  insure  good 
and  long  service. 

To  obtain  the  best  results 
for  Phonographs,  it  is  most 
essential  to  have  a  motor  that 
will  run  evenly  and  silently,  and 
the  Mermod  motors,  being 
built  by  experts,  have  obtained 
these  results. 

They  cost  no  more  than  motors 
of  inferior  qualities,  and  it  is 
to  your  advantage  to  get  the 
best 

Mermod  &  Co. 

505  Fifth  Ave.,  New  York 

Sole  Agents  for  Mermod  Freres,  S.  A., 
St.  Croix,  Switzerland 


INCREASING  SONORA  OUTPUT 

Assembling  Phonographs  at  Factory  of  Herzog 
Art  Furniture  Co.,  Saginaw,  Mich. — Now  Have 
Three  Manufacturing  Plants  Well  Located 

Jos.  Wolff,  secretary  of  the  Sonora  Phono- 
graph Corp.,  New  York,  stated  recently  that  the 
company  has  started  to  assemble  its  phono- 
graphs at  the  factory  of  the  Herzog  Art  Furni- 
ture Co.,  Saginaw,  Mich.,  and  according  to  pres- 
ent plans  from  200  to  300  skilled  mechanics  will 
be  engaged  in  this  work  within  the  next  year. 

This  move  was  taken  in  order  to  increase  the 
Sonora  output  and  enable  the  company  to  more 
nearly  meet  the  great  demand  for  its  product. 
The  company  is  also  considering  the  establish- 
ment of  another  factory  in  an  important  city 
so  that  it  will  be  able  to  adequately  take  care  of 
its  fall  trade. 

With  the  consummation  of  these  arrangements 
the  Sonora  Phonograph  Corp.  will  have  three 
manufacturing  plants  admirably  located  from  the 
standpoint  of  service  and  economical  shipping. 
This  tremendous  increase  in  manufacturing  fa- 
cilities has  been  made  necessary  by  the  fact  that 
the  demand  for  Sonora  products  has  advanced 
far  beyond  all  expectations. 

LONG  DELAY  IN  RECORD  DELIVERY 

Owing  to  Freight  Congestion  and  Storms  March 
Victor  Records  Reach  Butte,  Mont.,  Nearly  a 
Month  After  the  Usual  Date — Orton  Bros. 
Have  Real  Difficulties  in  Placating  Customers 

Butte,  Mont.,  April  2. — Freight  congestion  and 
the  delays  in  transportation,  due  to  severe 
storms  in  the  West,  caused  much  trouble  for 
Orton  Bros.,  the  Victor  distributors  of  216  North 
Main  street,  this  city.  Instead  of  the  March 
records  arriving  from  the  factory  in  time  to  per- 
mit of  their  being  placed  on  sale  by  the  dealers 
on  the  regular  date  in  February,  they  did  not 
reach  this  city  until  March  22,  nearly  a  month 
overdue.  Meanwhile  dealers  and  retail  cus- 
tomers kept  after  Orton  Bros,  demanding  their 
records,  and  as  the  days  passed  the  demand  be- 
came more  insistent,  and  when  the  records  fin- 
ally reached  the  store  they  could  not  be  deliv- 
ered fast  enough.  To  inform  the  public  of  the 
arrival  of  the  records,  Orton  Bros,  ran  a  par- 
ticularly effective  ad  in  the  local  newspapers 
showing  in  an  insert  at  the  top  the  picture  of  a 
lady  customer  demanding  of  a  worried  looking 
clerk:  "Are  the  March  Records  In?"  Another 
picture  in  the  top  design  shows  a  locomotive 
forcing  its  way  through  heavy  snowdrifts  over 
the  caption:  "Why  They  Were  Late."  The 
full  list  of  March  records  was  also  published. 

CHAS.  F.  SIMES  IN  THE  SOUTHWEST 

Sales  Manager  of  Veeco  Co.,  Boston,  on  a  Very 
Successful  Trip 

Boston,  Mass.,  April  S. — Chas.  F.  Simes,  sales 
manager  of  the  Veeco  Co.,  manufacturers  of  the 
Veeco  electric  motor  and  "Vitraloid"  turntable 
for  talking  machines,  is  at  present  making  a 
thorough  canvass  of  the  Southwestern  and 
Southern  States,  and  before  returning  to  Boston 
will  also  visit  the  Northwest.  He  will  not  be 
back  for  several  weeks.  Mr.  Simes  reports  a 
broad  interest  in  the  products  of  the  company 
throughout  the  territory  visited  and  some  good 
orders. 

It  is  stated  at  the  offices  of  the  company  here 
that  figuring  on  the  orders  already  on  hand  for 
delivery  during  the  year  the  company's  produc- 
tion capacity  will  be  reached  very  shortly. 

ATTRACTIVE  ADVERTISING  NOVELTY 

The  J.  L.  Roark  Estate,  which  conducts  a  live 
talking  machine  department  in  its  housefurnish- 
ing  store  in  Greenville,  Ky,  has  introduced  with 
great  success  an  attractive  advertising  novelty 
which  takes  the  form  of  a  large  button,  repre- 
senting a  reproduction  of  a  Victor  Red  Seal 
record.  The  button  has.  made  a  decided  hit, 
particularly  with  the  younger  element,  and  is 
seen  on  many  coat  lapels. 


A.  W.  ROOS  BECOMES  MANAGER 

Of  the  Cleveland  Establishment  of  the  Colum- 
bia Graphophone  Co. — Succeeded  by  B.  L. 
Brown  With  Company  for  Ten  Years 

Indianapolis,  Ind.,  April  6. — A.  W.  Roos,  man- 
ager of  the  Columbia  store  here,  will  leave  Mon- 
day to  become  manager  of  the  Columbia  store 
at  Cleveland,  O.  Mr.  Roos  is  succeeded  by 
Ben  L.  Brown,  former  manager  of  the  Colum- 
bia store  in  Louisville.  Mr.  Brown  has  been 
with  the  Columbia  Co.  for  ten  years.  Mr. 
Roos  was  manager  of  the  Indianapolis,  store  for 
four  years.  The  Columbia  business  has  ex- 
panded greatly  in  Indianapolis  and  surrounding 
territory  since  Mr.  Roos  took  charge  of  the 
local  branch. 


A  number  of  new  booths  for  the  demonstra- 
tion of  Victrolas  and  records  have  been  in- 
stalled in  the  store  of  Easman  &  Co.,  Inc.,  30 
Water  street,  Newburgh,  N.  Y. 


 The  

VICSONIA 


is  here  to  stay 

It  has  proved  its  ability 
to  reproduce  perfectly 
Edison  and  other  "hill 
and  dale"  records  to 
the  satisfaction  of  the 
most  critical  music 
lover. 

Convince  Yourself 
That  Our  Claims 
are  Fully  Justified 

We  will  send  a  sample 

VICSONIA 

to  any  dealer  upon  re- 
ceipt of  $3.50.  Try  it 
and  if  you  are  not  satis- 
fied, return  it  within  ten 
days,  in  good  condition, 
and  we  will  prompt- 
ly refund  your  money. 

VICSONIA  MFG.  CO.,  Inc. 

313  EAST  134th  STREET,  NEW  YORK 
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TO  BAR  APPROVALS  IN  CLEVELAND 

Talking  Machine  Dealers  to  Present  Resolution 
Planned  to  Kill  System  at  Forthcoming  Meet- 
ing of  the  Local  Music  Trades  Association 


Cleveland,  O.,  April  3. — Cleveland  dealers  in 
pianos  and  talking  machines  have  decided  to 
shut  down  on  the  practice  of  allowing  talking 
machine  records  to  be  delivered  indiscriminately 
to  possible  patrons  with  the  probable  chance 
that  those  records  will  be  returned  damaged  or 
not  returned  at  all.  This  courtesy  extended  by 
the  dealers  has  been  grossly  abused. 

Accordingly  at  the  next  regular  meeting  of 
the  Cleveland  Music  Trades  Association,  A.  L. 
Maresh  will  introduce  a  resolution  bearing  on 
this  point.  It  is  thought  the  resolution  will 
unanimously  pass  the  association  on  April  15, 
the  next  session  of  that  body.  The  resolution 
follows : 

"On  and  after  April  15  dealers  will  discon- 
tinue the  sending  of  records  on  approval  on 
Saturdays  or  days  preceding  a  holiday  on  which 


all  business  houses  are  closed.  On  all  other 
days  regular  approval  business  may  be  con- 
ducted in  accordance  with  rules  and  regulations 
as  adopted  by  the  association,  that  is  a  time 
limit  of  twenty-four  hours  and  with  the  under- 
standing that  at  least  33^  per  cent,  of  those  rec- 
ords taken  be  purchased." 

Mr.  Maresh  speaks  the  belief  of  many  other 
talking  machine  dealers  of  the  city  when  he  says 
that  altogether  too  many  talking  machine  rec- 
ord customers  drop  into  a  store,  paw  over  the 
records,  ask  to  take  home  a  dozen  or  so  "for 
over  Sunday,"  and  then  forget  the  dealer.  The 
result  is  that  Mr.  Dealer  just  as  likely  as  not 
never  sees  half  his  records  again  or  if  he  does 
they  are  scratched  and  made  unfit  to  be  sold 
at  all. 

It  is  the  purpose  of  the  resolution  to  come 
before  the  trade  association  to  offset  the  tend- 
ency of  the  public  to  laxity  by  allowing  cus- 
tomers a  time  limit  of  only  twenty-four  hours 
with  the  understanding  that  they  eventually 
purchase  one-third  of  the  records  taken  out  for 
approval. 


CUT  OUT  LIST  OF  VICTOR  RECORDS 

Company  Urges  Dealers  to  Call  Attention  of 
Customers  to  Fact  That  This  Represents  Last 
Chance  to  Secure  Reliable  Records 


The  Victor  Talking  Machine  Co.  has  sent  out 
to  the  trade  the  cut  out  list  of  records  that  will 
be  withdrawn  from  the  next  catalog  when  it  is 
issued  in  May.  The  issuance  of  the  list  followed 
the  usual  policy  of  the  company  in  matters  of 
this  kind  and  dealers  will  be  advised  later  re- 
garding an  exchange  proposition  covering  these 
records. 

An  innovation  in  connection  with  the  an- 
nouncement of  the  cut  outs  is  a  special  an- 
nouncement calling  the  attention  of  the  dealer 
to  the  opportunities  for  disposing  of  many  of 
the  cut  out  records  to  regular  customers  by 
calling  their  attention  to  the  fact  that  when  once 
returned  to  the  factory  it  would  not  be  possible 
to  obtain  such  records  ever  again.  To  assist 
the  dealer  in  his  campaign  in  cut  out  records, 
the  Victor  Co.  has  prepared  a  cut  out  list  for 
distribution  among  retail  record  customers,  for 
there  are  doubtless  many  records  in  the  list 
which  will  prove  interesting  to  those  who  are 
not  aware  of  the  existence  of  the  records  until 
attention  is  called  to  them  directly. 

BUSY  TIMES  IN  SPRINGFIELD,  MASS. 

Activity  in  Government  Works  and  Other  Fac- 
tories Keeps  Money  in  Circulation — High 
Grade  Instruments  Have  the  Call — New 
Branch  Managers  Appointed  This  Week 

Springfield,  Mass.,  April  3.— Wm.  F.  Larkin,  in 
general  charge  of  the  piano  and  talking  machine 
departments  of  Forbes  &  Wallace,  has  placed  J. 
H.  Colwell,  of  New  York,  in  charge  of  the  de- 
partment in  the  A.  McCallum  store,  in 
Northampton,  and  Arthur  Berwick  in  charge  of 
the  Holyoke  store. 

'  Mr.  Larkin  thinks  that  the  piano  and  talking 
machine  business  locally  has  never  been  better. 
All  the  local  factories  are  running  to  capacity 
and  the  various  government  works,  including 
the  United  States  Armory,  are  working  under 
pressure  and  calling  for  2,500  experienced  men. 

The  business  since  January  1  has  shown  a  dis- 
tinct increase,  especially  in  the  demand  for  high 
grade  instruments.  This  house  has  done  particu- 
larly well  with  the  Ampico  line  and  has  placed 
instruments  of  that  type  in  some  of  the  best 
homes  in  Springfield. 

PATENTS  INTERESTING  DEVICE 

E.  S.  Oliver's  "Anytone  Needle"  Has  Several 
Important  Features 

Newark,  N.  J.,  April  3.— E.  S.  Oliver,  of  18  New 
street,  this  city,  who  is  well-known  in  the  East- 
ern talking  machine  trade,  through  his  long  con- 
nection with  the  industry,  and  who  for  the  past 
dozen  years  has  been  a  manufacturer  of  talking 
machine  parts,  has  patented  his  latest  invention 
known  as  the  "Oliver  Anytone  Needle,"  which 
is  so  designed  that  simply  turning  a  screw  will 
play  loud,  medium  or  soft,  all  with  one  needle. 
The  advantage  of  such  a  construction  will  be 
readily  recognized,  and  it  is  claimed  by  the 
inventor  that  the  needle  will  not  injure  the  finest 
record.  Mr.  Oliver  also  controls  a  patent  on  a 
record  envelope  and  filing  system,  a  tone  modi- 
fier, now  being  used  by  one  of  the  big  com- 
panies, and  other  successful  devices. 

INSTALLS  NEW  BOOTHS 

H.  B.  Kurtz,  of  Conneaut,  O.,  has  installed 
two  new  booths  in  the  basement  of  his  jewelry 
store.  He  skilfully  used  Victrola  boxes  as  ma- 
terial for  finishing  the  room.  The  upper  part 
of  the  walls  is  in  a  grayish  tint,  and  the  lower 
section  is  mottled  to  resemble  leather. 

The  Fulton  Alden  Co.  are  at  present  looking 
for  a  manufacturing  plant  in  Waukegan,  111., 
in  which  to  make  a  phonograph  invented  by  the 
late  R.  J.  Smith,  of  that  city. 


List  Price 
$g.50 


$7.00 

Weit  of  Rocky  Mountains 

$8.00 

Eastern  Canada 

$8.50 

Western  Canada 


The  f&UiWtVib  Phonograph 

The  Marvel  of  the  Phonograph  World 

Plays  Any  Disc  Record — Any  Make — Any  Price — Any  Size.  The 
Fastest  Selling  Phonograph  in  the  World.  Not  Seasonable — It  Is  An 
All-the-Year-Round  Seller.  Most  Extensively  Advertised  Popular 
Priced  Phonograph  Made. 


Don't 
Overlook 
This 


The  Stewart  is  a  high  grade,  low  priced  instrument.    It  is  not  a 
cheap  phonograph.    Manufactured  complete — every  part  of  it — 
in  our  plant.    We  are  not  "assemblers."    The  gears  are  cut  on 
special  gear  cutting  machines — not  punched  out.    The  shafts, 
pinions,  etc.,  are  made  by  precision  automatic  screw  machines. 
The  Stewart  is  a  quality  product  throughout.    Size  of  case:  11 
inches  in  diameter,  4  inches  high.    10-inch  turn-table.    Finish,  antique 
green;  weight,  10  pounds,  packed.   Many  dealers  are  buying  them  in  25, 
50  and  100  lots  and  repeating. 

Send  Us  Your  Order  and  Become  a  Stewart  Dealer 


Requires  little  space  for  stock.  Phonograph  ex- 
perience unnecessary — any  clerk  can  9ell  them. 
Comparatively  little  effort  or  time  is  required. 
To  play  one  or  two  records  for  a  prospect  is 
usually  all  that  is  needed.  They  not  only  meet 
the  popular  demand,  but  that  of  all  classes,  in- 
cluding the  better-to-do.  There  are  few  require- 
ments of  any  phonograph — no  matter  what  the 
cost — that  it  does  not  fill,  and  there  are  a  number 
that  are  exclusive  to  the  STEWART,  on  account 


of  its  light  weight,  compactness  and  convenience. 
Their  uses  are  practically  unlimited;  for  danc- 
ing, in  the  school  room,  the  nursery,  enter- 
taining, for  boating,  on  the  yacht,  or  in  the 
automobile,  for  picnics,  camping 
out  or  the  summer  home,  for 
.the  boy  or  girl  away  at  school, 
in  fact,  anywhere,  and  any  time 
for  any  purpose. 


NeW  One — '^'le  Stewart  Outfit.    Take  it  anywhere — 
Anytime  for  any  purpose.    Include  a  half 
dozen  in  your  order-   They'll  sell.   Complete  booklet  on  request. 

See  Our  Booth  at  the  National  Music  Show 

STEWART  PHONOGRAPH  CORP.  4t5 

1800  George  Street'  -  ; 


CHICAGO,  ILL. 


List  $10.00 
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The  Ladies,  God  Bless  Them,  as  a  Force  in 
Upbuilding  Dealers'  Trade  »  %  Howard  Taylor  Middled 


"Every  man  blessed  with  a  normal  under- 
standing of  the  good  things  of  life  cannot  fail 
tc  appreciate  the  greatest  creation  of  God — 
woman,"  began  the  dealer,  and  his  face  shone 
with  the  light  of  his  convictions. 

"I  had  not  been  in  business  a  month  before  I 
was  made  to  realize  that  my  success  or  failure 
depended  upon  how  I  catered  to  my  feminine 
trade.  When  I  first  started  my  establishment, 
it  was  like  thousands  of  others  spread  broad- 
cast over  the  country — complete  and  satisfying 
in  a  way,  but  not  sufficiently  so  to  attract  the 
ladies.  My  wife  discovered  this  state  of  af- 
fairs almost  at  once. 

"  'Jack,'  she  remarked  in  that  tone  of  voice  I 
have  grown  to  know  so  well  and  used  only 
when  great  things  were  at  stake,  'if  you  want 
to  make  good  here  in  this  residential  district, 
you've  got  to  have  something  more  than  a  mere 
talker  shop;  you  must  have  a  place  that  will 
appeal  to  the  wives  and  sisters  and  daughters 
of  your  men  customers.' 

"  'Why,  honey,'  I  answered  somewhat  bewil- 
dered; 'I  don't  see  anything  wrong  with  our 
store.  We  have  a  good  stock  and  the  goods 
are  moving  nicely.' 

"  'How  many  women  customers  have  you?'  she 
shot  back  at  me. 

"  'Well,  that's  rather  a  difficult  question  to 
answer  right  now,'  I  told  her.  'I  suppose  I  may 
consider  the  families  of  my  masculine  patrons 
in  that  light,  although  I  have  not  taken  a  fem- 
inine census  as  yet.' 

"  'If  that  is  sarcasm  it  is  in  very  poor  taste, 
for  I  happen  to  know  what  I  am  talking  about, 
my  dear,  and  you,  from  your  evasive  answer  to 
my  question,  evidently  do  not.' 

"Being  thus  shorn  of  my  self-conceit,  and 
eager  to  find  out  just  what  was  wrong  with  my 
business  methods,  I  suggested,  in  all  humility, 
that  wifey  unbosom  herself  in  my  behalf.  This 
she  did  along  the  following  lines,  and  I  will 
be  only  too  glad  to  have  you  use  whatever  sug- 
gestions may  be  of  aid  to  my  fellow  dealers. 

"First  of  all  she  convinced  me  that  the  wives 
and  sisters  and  daughters  of  my  customers 
should  be  induced  to  come  to  the  store,  and, 
when  this  much  was  accomplished,  they  should 
be  made  to  feel  so  impressed  with  the  general 
attractiveness  of  the  place,  and  warmed  by  the 
courteous  attention  paid  them  that  they  would 
be  glad  to  come  again  and  often. 

"She  gave  me  to  understand  that  the  average 
business  man  has  very  little  time  to  spend  in  a 
hearing  booth  listening  to  a  talking  machine, 
and  that  he  will  be  glad  to  shift  the  responsi- 
bility to  the  feminine  members  of  his  family. 

"I  explained  that  when  a  customer  did  not 
have  time  to  listen  to  records,  I  allowed  him 
the  privilege  of  taking  them  home  in  order  that 
they  might  be  rendered  upon  his  own  machine 
within  hearing  of  all  interested  parties. 

"'Yes,  and  a  rotten  scheme  it  is  too!'  she  re- 
torted, 'I  never  did  like  the  idea  of  allowing 
records  to  leave  the  store  until  sold,'  she  con- 
tinued belligerently,  'and  I'll  tell  you  why. 
Every  selection  that  has  been  played  outside 
the  store  is  second  hand,  and  the  sooner  you 
abolish  the  practice  of  selling  second-hand 
goods,  the  better  it  will  be  for  everyone.  Why, 
I  am  willing  to  bet  you  a  new  gown  against 
that  Graflex  camera  you  are  so  crazy  to  own  that 
the  very  fact  of  your  being  able  to  tell  your 
customers  that  every  record  you  sell  is  a  strictly 
fresh,  just  from  the  factory  product,  will  in- 
crease your  sales  10  per  cent,  almost  at  once.' 

"  'I  will  take  that  bet  on,  my  dear,  if  you  will 
explain  how  I  am  to  discontinue  my  present  ar- 
rangement without  friction.' 

"'Oh,  I'll  be  fair;  I'll  eliminate  the  friction,  all 
right;  listen:  The  very  first  thing  to  do  is  to 
renovate  the  whole  shop  until  it  will  appeal  to 
the  average  woman.  Have  the  floor  highly  pol- 
ished, the  rugs  rich,  the  hangings  dainty,  the 


walls  papered  in  a  single  tone  to  harmonize 
with  the  furnishings.  We  women  like  wicker 
furniture;  it  is  cool  in  summer  and  attractive 
the  whole  year  round;  get  some  of  that.  A 
davenport  would  be  rather  nice;  better  have  one.' 

"  'Anything  else?'  I  asked  desperately,  with 
both  hands  on  my  wallet. 

"  'Yes,  cut  flowers,  and  fresh  every  day.' 

"At  this  point  her  face  glowed  with  still  an- 
other expensive  inspiration:  'Jack,  dear,  I've  just 
thought  of  another  idea — the  greatest  of  all.' 

"  'I'm  listening,'  I  answered  grimly. 

"  'When  you  receive  a  new  record  from  the 
factory  with  a  flower  in  the  title  like  The  Rose 
of  the  Mountain  Trail,  you  know,  give  a  rose 
to  every  lady  who  purchases  that  particular  se- 
lection. It  will  make  a  distinct  hit  and  will 
increase  your  list  of  customers  very  materially. 

"  'American  beauties,  I  suppose,  at  many  dol- 
lars a  dozen,'  I  suggested,  quite  dazed  by  now. 

"  'No,  you  old  goose;  you  can  get  lovely  roses 
for  5  cents  apiece,  and  much  cheaper  than  that 
in  quantity;  not  great  long  stems,  of  course,  but 
very  suitable  for  souvenirs.  Don't  worry,  dear; 
I'll  see  that  the  expenditure  does  not  exceed 
that  of  a  reasonable  appropriation  for  safe  and 
sane  advertising. 

"  'Now,  that  we  have  the  store  attended  to,' 
continued  my  little  wife  enthusiastically,  'I'll 
show  you  how  to  get  the  feminine  trade.  We'll 
prepare  a  list  of  your  customers'  names  and  ad- 
dresses, and  when  the  new  records  arrive,  we'll 
call  up  by  'phone  and  ask  for  the  gentleman  of 
the  house,  being  careful  to  do  this  at  a  time 
when  we're  reasonably  sure  he's  downtown  earn- 
ing his  daily  bread.  When  wife  or  sister  or 
daughter  answers  the  wire,  we  will  hasten  to 
explain  that  we  are  sorry  Mr.  Smith  is  out,  but 
that  she  will  do  nicely.  We  will  then  go  on 
to  explain  that  we  have  made  some  very  ex- 
tensive improvements  to  our  shop,  and  it  was 
with  the  intention  of  having  Mr.  Smith  come 
down  and  give  us  his  opinion  of  the  changes, 
that  we  called  up.  However,  why  would  it  not 
•be  a  good  idea  for  Mrs.  Smith,  et  al.,  to  come  in- 
stead? We  are  sure  that  Mrs.  Smith  has  a  taste 
for  beautiful  things  also,  and  we  would  appre- 
ciate it  very  much  if  she  would  run  in  and  look 
us  over,  bringing  sister  and  daughter  along.  In- 
cidentally, we  mention  that  we  have  just  re- 


ceived a  new  consignment  of  records,  among 
which  are  some  that  will  undoubtedly  appeal  to 
her  musical  tastes.  We  end  by  asking  her  to 
do  us  the  honor  of  drinking  a  cup  of  tea  with 
us  at  3  o'clock.  Sort  of  an  impromptu  house- 
warming,  Jack,  dear,  do  you  get  the  idea?  When 
they're  all  in  our  beautiful  shop  and  have  quaffed 
the  cup  that  cheers,  we  will  explain  how  from 
now  on  we  will  expect  to  see  them  very  fre- 
quently. We  will  make  it  clear  that  the  store 
(especially  a  store  such  as  ours)  is  the  only 
place  in  which  to  hear  records;  that  it  has  it  all 
over  the  home  because  the  acoustics  are  just 
right,  and,  furthermore,  we  want  every  record 
we  sell  them  from  this  day  forth  to  be  an  abso- 
lutely new  disc,  and  not  one  that  has  been  cir- 
culating like  a  Tabard  Inn  Library  novel.  When 
the  reception  becomes  a  thing  of  the  past  and 
your  business  is  enjoying  a  substantial  increase, 
I  shall  expect  the  price  of  that  gown.  I  reckon 
I'll  have  to  wait  about  a  month,'  she  ended  with 
her  knowing  smile. 

"I  took  my  wife  at  her  word  and  made  the 
suggested  improvements  in  the  shop,  even  to  the 
extent  of  sending  out  the  'phone  invitations  for 
the  afternoon  tea,  and  everything  worked  out 
splendidly.  From  that  time  on  my  sales  have 
almost  doubled,  and  I  have  given' up  entirely  the 
arrangement  whereby  a  customer  is  allowed  to 
play  selections  in  his  home-before  purchasing. 

"Now  that  the  ladies  have  started  to  call  fre- 
quently, they  appreciate  the  fact  that  the  shop  is 
the  place  to  hear  records,  and  as  my  wife  has 
set  aside  a  certain  afternoon  for  the  playing  of 
the  new  supplements,  another  for  the  works  of 
the  great  composers,  and  still  another  for  pop- 
ular music,  etc.,  they  come  by  the  dozen  to  lis- 
ten, applaud  and  purchase.  It  is  almost  a 
women's  musical  club,  you  see. 

"Any  dealer  who  does  not  realize  the  impor- 
tance of  catering  to  the  tastes  of  his  women 
patrons  is  indulging  in  a  very  grave  error,"  the 
dealer  remarked  emphatically  by  way  of  finale. 

"To  what  source  do  you  attribute  your  pro- 
nounced prosperity?  I  want  to  use  your  an- 
swer as  a  title  for  my  article  in  The  World,"  I 
explained. 

He  arose  from  behind  his  big  desk,  and  raised 
an  imaginary  glass:  "To  the  ladies,  God  bless 
them !"  he  said. 


Notice  to  Victor  Jobbers  and  Talking  Machine  Manufacturers 


W.BUM 


Pat.  Dec.  IS.  1914. 


You  will  be  glad  to  know  that  we  are  in  a  position  to  furnish  you  with  the  "Best  Record  Album"  contain- 
ing Famous  Heavy  Green  Bristol  Paper  Envelopes  the  same  as  we  have  been  using  for  the  last  ten  years. 

Despite  the  shortage  of  dyes,  green  paper  and  silk  cloth  you  can 
secure  our  patent  album  made  of  the  highest  grade  materials. 

Why  bay  an  Album  of  inferior  make  when  you  can  buy  the  best  Album  on  the  market  for  the  same  price  ? 


103  Broadway 
Brooklyn,  N.  Y. 


THE  BOSTON  BOOK  CO.,  Inc. 


Chicago  Office: 
1470  So. Michigan  Ave. 
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PLEASED  WITH  CONDITIONS  IN  WEST 


This  shows  a  Victrola  equipped  with  "INDEXO" 
record  holders. 

Does  it  appeal  to  you  as  a  sensible  thing  to  keep 
records  in  an  accessible  manner? 

Dealers  that  wish  to  present  modern  ideas  to  their 
patrons  please  write  to  us  for  our  selling  plan. 

INDEXO  PHONO  RECORD  FILE  CO. 

14-16  WOOSTER  STREET  NEW  YORK 

ANNOUNCE  INCREASE  IN  PRICE 

The  Sonora  Phonograph  Corp.  has  sent  out  a 
circular  to  its  trade  this  month  announcing  an 
increase  in  the  price  of  the  Sonora  "Grand"  to 
$250.  This  increase  was  occasioned  by  the  intro- 
duction of  several  improvements  in  the  construc- 
tion of  this  model  which  will  make  it  even  more 
salable  than  it  was  in  the  past. 

At  the  present  time  the  "Grand"  is  enjoying 
tremendous  popularity  and  preparations  are  be- 
ing made  to  take  care  of  the  expected  increase 
in  the  demand  for  this  product.  The  former 
price  of  the  "Grand"  was  $225. 


BOOKING  SOME  LARGE  ORDERS 

New  London,  C1.,  April  6.— Reports  from  the  C. 
E.  Ward  Co.,  manufacturers  of  padded  talking 
machine  covers  for  moving  purposes,  dust  covers 
and  carrying  straps,  in  this  city,  are  pleased  with 
the  way  orders  are  daily  arriving.  Besides  en- 
joying an  excellent  mail  order  business  from  all 
sections  of  the  country  they  have  recently 
booked  many  orders  from  the  large  corpora- 
tions in  Chicago,  Detroit  and  New  York.  The 
majority  of  orders  received  require  the  dealer's 
name  and  address  across  the  front  in  silk  em- 
broidery, which  is  an  excellent  advertising  fea- 
ture. 


NEW  INCORPORATION 

The  International  Phonograph  Corp.  has  been 
incorporated  under  the  laws  of  Delaware  with 
capital  stock  of  $1,500,000  for  the  purpose  of 
manufacturing  all  kinds  of  talking  machines. 
The  incorporators  are:  Paul  A.  Zezzelman,  Wm. 
C.  Griffiths  and  Ernest  H.  Greenwood,  all  of 
New  York. 


Otto  Heineman  Finds  Trade  in  Fine  Shape  on 
Recent  Trip — Tells  of  Improved  Manufactur- 
ing Processes  Which  Add  to  Efficiency  of 
Product — To  Exhibit  at  Chicago  Music  Show 


"The  West  is  in  great  shape,"  said  Otto 
Heineman,  president  of  the  Otto  Heineman 
Phonograph  Supply  Co.,  New  York,  motor,  tone 
arm  and  sound  box 
manufacturers,  who 
returned  recently 
from  a  fortnight's 
trip  through  this  ter- 
ritory. "The  talking 
machine  manufac- 
turers in  this  section 
of  the  country  are 
enjoying  a  healthy, 
substantial  trade  that 
seems  to  be  based  on 
a  permanent  stability. 

"While  on  this  trip 
I  spent  some  time  at 
our  factory  in  Elyria, 
O.,  and  was  greatly 
pleased  with  the  im- 
provements which 
have  been  perfected 
in  a  number  of  our 
manufacturing  proc- 
esses. These  have 
added  considerably  to 
the  efficiency  of  our 
motor,  and  several 
manufacturers  who 
have  visited  the  fac-  Otto  Heineman 

tory  during  the  past  month  have  expressed  their 
enthusiasm  with  the  features  which  we  are 
introducing. 

"The  demand  for  our  new  No.  7  motor  has  far 
exceeded  expectations,  and  we  have  booked 
large  orders  with  prominent  manufacturers 
throughout  the  country,  who  predict  that  this 
motor  will  be  one  of  the  most  popular  that  has 
been  placed  on  the  market.  Orders  for  the 
No.  7  motor  are  now  being  booked  well  in  ad- 
vance, as  the  manufacturers  wish  to  anticipate 
their  fall  requirements.  * 

"A  noteworthy  feature  of  our  business  the 
past  six  months  has  been  the  tremendous 
growth  of  our  export  trade.  Last  month's  for- 
eign shipments!  were  the  biggest  we  ever  ex- 
perienced, and  we  are  well  pleased  with  the  re- 
ception accorded  our  products  in  the  leading 
South  American  countries  and  in  the  Far  East." 

The  Otto  Heineman  Phonograph  Supply  Co. 
will  occupy  a  large  double  booth  at  the  National 
Music  Show  to  be  held  in  Chicago  the  week  of 


May  21.  Mr.  Heineman  has  made  arrange- 
ments with  several  manufacturers  whereby  ma- 
chines equipped  throughout  with  the  Heineman 
products  will  be  displayed  in  the  Heineman 
booth.  At  the  Heineman  exhibit  there  will  be 
in  attendance  A.  S.  Ribolla,  Western  manager; 
Paul  L.  Baerwald,  Eastern  sales  manager,  and 
W.  C.  Strong,  head  of  the  factory.  Mr.  Heine- 
man  will  also  spend  considerable  time  at  the 
show. 


Dictating  in  His  Office  in  New  York 

In  the  very  near  future  the  company  will  an- 
nounce two  new  motors  to  be  known  as  Nos. 
12  and  16. 


VISITS  PATHE  HEADQUARTERS 

Jesse  Rosenstein,  head  of  the  National  Piano 
Co.,  Pathe  distributor  at  Baltimore,  Md.,  was 
a  caller  recently  at  the  company's  executive 
offices,  bringing  with  him  encouraging  reports 
of  the  business  situation  in  this  city.  He  was 
greatly  interested  in  the  progress  Pathe  Freres 
are  making  in  their  recording  department,  ex- 
pressing his  pleasure  with  the  records  to  be  re- 
leased shortly. 


The  Perfektone  Corp.,  of  Philadelphia,  was  in- 
corporated in  Maryland  recently  with  a  capital 
of  $2,000,000  for  the  purpose  of  manufacturing 
phonographs  and  records.  The  incorporators 
are:  Alva  Jones,  president;  Joseph  E.  Miller, 
vice-president;  W.  J.  Donaldson,  treasurer,  and 
J.  S.  Lattin,  secretary. 


r 


One  of  the  old-time  records  is  new  to  all  who 
have  not  heard  it.  Let  the  people  hear  those  on 
your  shelves  as  well  as  those  which  have  just 
arrived  for  May. 


MOTROLA  winds  the  SPRING 
--does  NOT  revolve  the  turntable 

THAT'S  the  reason  it  makes  perfect  time 
and  tone  for  every  record  SURE.  You  can 
easily  see  why :  Because  the  Motrola  winds 
the  spring,  the  speed  of  playing  is  never 
affected  by  variation  in  the  supply  of  current. 

The  Motrola  is  the  only  attachment  that  winds 
the  spring.    Its  advantages  are  exclusive. 

It  is  easily  and  quickly  attached  in  place  of 
the  winding  handle.     Current  cost  negligible. 

If  you  are  not  selling  Motrolas  you  are  neglect- 
ing a  profitable  line. 

Write  today  for  our  interesting  offer 

Jones-Motrola,  Inc. 

29  W.  35th  St.3  New  York  City 


Supplement — The  Talking  Machine  World,  April  15,  19 r7- 


Otto  Heineman  Phonograph  Supply  Co. 


INCORPORATED 


25  WEST  45th  STREET,  NEW  YORK 
FACTORY,  ELYRIA,  OHIO 


CHICAGO 


ATLANTA 


SEATTLE 


TORONTO 


Heineman  Motor  No.  7 


WINS 


Heineman  Motor  No.  7  Wins  by  a  Length. 

No  Stamped  Gears  Used  in  this  Motor,  Milled  Gears  Used  Exclusively 


Beveled  Gear  Winding 
Accurate  Intermediate  Gears 


High  Polished  Bearings 
Fibre  Lined  Escutcheon 


Plays  three  12  or  four  and  one-half  10-inch  records  with  one  winding. 


President. 
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DOEHLER 

DIE-CASTINGS 


A  few  of  the  various 
Talking  Machine 
parts  "Doehler"  die- 
cast. 


have  attained  their  supremacy  by  the  unvarying 
excellence  of  their  quality  and  the  unfailing 
reliability  of  the  service  behind  them. 

Of  the  many  instruments  produced  today, 
from  the  most  elaborate  cabinet  machine  to  the 
more  popular  priced  "Talker"  the  greater  num- 
ber, by  far,  are  equipped  with  "Doehler"  die-cast 
tone  arm,  sound  box  or  both. 

The  acknowledged  prestige  of  the  Doehler  organization  guarantees  a  product  correct 
to  the  minutest  detail. 

The  enormous  output  of  our  three  large  plants  permits  of  advantages  to  the  users  of 
die-castings  as  regards  prices  and  deliveries  not  otherwise  possible. 

That  these  facts  are  generally  recognized  is  evidenced  by  the  prominence  and  con- 
sistency of  the  extensive  users  of  Doehler  Die  Castings. 


BROOKLYN.  N.Y. 

NEWARK. N.J.       TOLEDO.  OHIO. 


INCREASING  FACTORY  CAPACITY 

Century  Cabinet  Co.  Makes  Extensive  Additions 
to  Plant  in  Utica,  N.  Y. — Large  Space  Devoted 
Exclusively  to  Phonograph  Cabinets 


The  Century  Cabinet  Co.,  25  West  Forty-fifth 
street,  New  York,  has  been  making  extensive 
additions  to  its  plant  at  Utica,  N.  Y.,  during  the 
past  few  months  in  order  to  give  maximum  serv- 
ice and  co-operation  to  its  patrons.  These  ad- 
ditions have  been  made  in  practically  every 
department,  and  at  the  present  time  the  com- 
pany is  in  a  position  to 
handle  the  requirements 
of  its  clientele  prompt- 
ly and  efficiently. 

The  Century  Cabinet 
Co.  occupies  one  of  the 
most  up-to-date  and 
perfectly  equipped 
woodworking  plants  in 
the  country.  The  fac- 
tory was  built  by  the 
company  about  three 
years  ago,  and  in  every 
detail  its  equipment  is 
the  best  that  can  be  se- 
cured for  the  required  Plant  of 
work.  Approximately  100,000  square  feet  are 
devoted  exclusively  to  the  production  of  phono- 
graph cabinets,  with  one  immense  department 
given  over  to  the  assembling  of  instruments. 
Transit  facilities  are  ideal,  and  economical  ship- 
ping has  been  an  important  factor  in  the  steady 
growth  of  the  company's  business. 

Every  known  method  or  system  which  may 
add  to  the  convenience  of  the  employes  has 
been  incorporated  in  the  Century  Cabinet  Co.'s 
factory  equipment.  Every  machine  has  its  indi- 
vidual motor,  and  large  sums  of  money  have 
been  spent  on  the  installation  of  special  ma- 
chinery adapted  for  phonograph  cabinet  manu- 
facture. The  varnish  is  applied  by  compressed 
air,  and  a  special  battery  of  varnish  drying  ma- 


chines is  one  of  the  many  features  of  the  plant. 

James  T.  Lee,  president  of  the  company, 
spends  considerable  time  at  the  Utica  factories, 
and  the  enlargement  of  the  plant  has  been  made 
under  his  personal  supervision.  Judging  from 
the  extent  and  growth  of  the  company's  busi- 
ness, additional  factory  extensions  will  be  needed 
in  a  comparatively  short  space  of  time. 


CLOSED  A  NUMBER  OF  NEW  ACCOUNTS 


The  New  York  Album  &  Card  Co.,  New  York, 
is  calling  the  attention  of  its  dealers  to  the  fact 


LARGE  CANADIAN  TRADE 

Reported  by  the  President  of  the  Paroquette 
Record  Mfg.  Co. — Records  Grow  in  Favor 

In  a  recent  chat  with  The  World  A.  P. 
O'Brien,  president  of  the  Paroquette  Record 
Mfg.  Co.,  New  York,  commented  upon  the  fact 
that  the  company's  Canadian  business  is  increas- 
ing by  leaps  and  bounds.  This  has  been  one  of 
the  noteworthy  features  of  the  Par-O-Ket 
activities  the  past  few  months,  in  view  of  the  fact 
that  little  was  hoped  for  in  Canada  on  account 
of  war  conditions.  The  company  has  been  sur- 
prised, however,  to  receive  inquiries  every  day 
from  Canadian  dealers  who  are  desirous  of  han- 
dling the  company's  line  of  records. 

Mr.  O'Brien  states  that  Par-O-Ket  records  are 
selling  up  to  the  company's  manufacturing- 
capacity,  and  the  management  has  been  con- 
cerned over  the  prospect  of  becoming  oversold. 
It  will  take  possession  of  its  additional  factory 
space  in  a  few  days,  and  will  soon  be  able  to 
double  its  present  capacity.  The  factory  is  work- 
ing nights  to  maintain  the  Par-O-Ket  policy  of 
making  complete  shipments  within  two  days 
of  receiving  an  order. 


the  Century  Cabinet  Co.,  Utica,  N.  Y. 

that  cloth  hinges  are  used  exclusively  in  the  pro- 
duction of  Nyacco  albums.  It  states  that  these 
hinges  are  used  in  order  to  make  each  envelope 
a  separate  container,  and  because  experiments 
have  proven  that  cloth  hinges  are  best  adapted 
to  withstand  the  tremendous  weight  and  strain 
of  the  records.  Philip  A.  Ravis,  vice-president 
of  the  company,  returned  recently  from  an  ex- 
tended Western  trip,  upon  which  he  established 
a  number  of  important  accounts.  He  closed 
contracts  with  several  prominent  manufacturers 
who  will  use  Nyacco  albums  exclusively. 


The  Phonograph  &  Musical  Instrument  Co., 
Brooklyn,  N.  Y.,  has  been  incorporated  with  a 
capital  stock  of  $2,000  to  make  phonographs. 


Geo.  E.  Seavey,  Edison  Diamond  Disc  dealer 
of  Newburyport,  Mass.,  conducted  a  tone  test 
recently  with  Miss  Ida  Gardner  as  artist. 


MASTER  WAX 


For  a  reasonable  price  I  am  able 
to  deliver  large  or  small  quantities 
of  the  very  highest  grade  of  Master 
Wax.  Write  stating  when  it  will 
be  convenient  for  you  to  inspect 
samples.  ::  ::  :: 

Address  Box  2000 

Care  of  TALKING  MACHINE  WORLD 
373  Fourth  Ave.,  New  York 
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CONDITIONS  AFTER  THE  WAR 

O.  P.  Austin,  Addressing  New  York  Business 
Publishers,  Warns  Against  Keen  Competition 
Which  Will  Follow  Close  of  Hostilities 


In  an  address  delivered  two  weeks  ago  before 
the  editorial  conference  of  the  New  York  Busi- 
ness Publishers,  O.  P.  Austin,  statistician  of  the 
National  City  Bank,  discussed  the  post-bellum 
commercial  outlook,  national  and  international. 
The  arguments  which  he  presented  are  evidently 
the  result  of  careful  study  and  thorough  investi- 
gation and  seem  to  preclude  any  idea  that  there 
will  be  a  trade  war  after  the  cessation  of  actual 
hostilities,  as  the  Paris  Conference  had  sug- 
gested. 

In  defense  of  his  position  on  this  point  Mr. 
Austin  advances  the  facts  that  trade  relations 
between  the  United  States  and  Spain  following 
our  war  with  that  country  were  promptly  re- 
sumed and  even  substantially  increased.  The 
same  was  true  of  France  and  Germany  in  1870 
and  of  Japan  and  Russia  in  1904. 


"In  my  opinion,"  Mr.  Austin  said,  "interna- 
tional trade  after  the  war  will  be  quite  similar 
to  international  trade  before  the  war.  The  great 
trade  currents  which  have  been  developed  in  the 
century  since  the  steam  vessel  and  railway  re- 
constructed the  commerce  of  the  world  and  mul- 
tiplied its  activities  are  the  result  of  natural  con- 
ditions which  cannot  be  permanently  interrupted 
by  even  such  a  titanic  struggle  as  that  which 
we  are  now  witnessing.  Far  from  being  gov- 
erned by  sentiment,  international  trade  is  in- 
fluenced by  a  question  of  necessity  and  of  supply 
and  demand." 

As  to  the  industrial  power  of  the  belligerents 
after  the  war,  it  will  not  be  seriously  impaired, 
according  to  the  opinion  of  the  speaker.  While 
there  has  already  been  an  enormous  loss  in 
labor  through  death  and  disablement  the  coun- 
tries at  war  are  constantly  increasing  their  popu- 
lation, and  in  all  cases,  except  that  of  France, 
there  is  a  large  excess  of  births  over  deaths. 
Besides,  the  loss  to  these  countries  by  emigra- 
tion has  been  suspended  and  many  of  their  for- 
mer emigrants  have  been  called  home.  Also, 


there  have  been  large  additions  to  the  number 
of  women  employed  in  industrial  and  business 
pursuits,  but  more  than  anything  the  industrial 
machinery  has  been  speeded  up  to  a  much 
greater  producing  power  than  before. 

Probably  the  most  serious  problems  which 
this  country  will  have  to  face  at  the  end  of  the 
war,  in  the  opinion  of  Mr.  Austin,  are  the  re- 
turn to  normal  conditions  in  cost  of  production 
and  the  necessary  reduction  of  wages.  The  chief 
hope  of  our  export  trade  after  the  war  will  be 
in  manufactured  articles,  Mr.  Austin  believes. 
Expecting  strenuous  competition  from  Europe, 
we  must  strive  to  retain  the  gains  in  our  business 
with  South  American  countries,  Asia,  Africa  and 
Oceania,  made  while  the  countries  formerly  sup- 
plying these  fields  have  been  engaged  in  des- 
perate conflict. 

The  gist  of  Mr.  Austin's  remarks  seems  to  be 
that  while  the  trade  conditions  of  the  belligerent 
nations  will  not  have  progressed  as  far  as  they 
would  have  had  those  nations  been  at  peace  their 
commerce  actually  will  not  lose  any  of  its  power 
as  a  result  of  the  war. 


EDISON  TONE  TESTS  IN  KANSAS  CITY 

Series  Conducted  Under  Auspices  of  Phono- 
graph Co.  Brings  Excellent  Results  for  the 
Dealers — Prominent  Artists  to  Appear 


Kansas  City,  Mo.,  April  9. — The  Phonograph 
Co.,  of  this  city,  has  had  very  excellent  results 
from  its  tone  tests.  It  is  using  this  system  of 
helping  dealers  and  exploiting  the  Edison  ma- 
chines and  records  even  more  extensively  this 
spring.  Miss  Julia  Heinrich,  celebrated  soprano 
Of  the  Metropolitan  Grand  Opera  Co.  of  New 
York,  assisted  the  following  dealers  in  March: 
Durnil  Dry  Goods  Co.,  Monett,  Mo.;  J.  D.  Roper, 
Sarcoxie,  Mo.,  Haldey  Drug  Co.,  Miami,  Okla.; 
J.  W.  Grantham,  Baxter  Spring,  Kan.;  Burke 
Bros.,  Columbus,  Kan.;  Dent  Hogeboom,  Pitts- 
burgh, Kan.  In  April,  Miss  Heinrich  appeared 
in  the  following  towns:  Frank  Bangs,  Salina, 
Kan.;  L.  B.  Smith,  Jr.,  Minneapolis,  Kan.;  Rob- 
ert Clark,  Osborne,  Kan.;  Hy  Brandes  &  Co., 
Kensington,  Kan.;  E.  L.  Kerin,  Concordia,  Kan.; 
Manhattan  Furniture  Co.,  Manhattan  Kan.; 
Crosby  Bros.,  Topeka,  Kan.;  C.  S.  Hixon,  Jr., 
Richmond,  Mo. 

Another  well-known  artist  who  will  make 
tone  tests  during  April  is  Hardy  Williamson, 
lyric  tenor,  late  of  the  Century  Opera  Co.  of 
New  York.  He  will  appear  at  the  following 
dealers:  Owen  &  Wright,  Macon,  Mo.;  R.  N. 
Bowden  &  Son,  Brookfield,  Mo.;  N.  E.  Owen, 
Cameron,  Mo.;  Kansas  City,  Md. ;  Hards  & 
Stephens,  Liberty,  Mo.;  R.  V.  Parsons,  Pow- 
hattan,  Kan.;  Geo.  Innes  D.  G.  Co.,  Wichita, 
Kan.;  W.  C.  Meinhardt,  Independence,  Kan.; 
Luening  Furniture  Co.,  Wellington,  Kan.;  R.  W. 
Ledaham,  Newkirk,  Okla.;  H.  W.  Lee,  Black- 
well,  Okla.;  John  Schaeffer,  Caldwell,  Kan. 

NEW  HARDMAN  TALKER  DEPARTMENT 

Main  Floor  of  Hardman,  Peck  Warerooms  Will 
Contain  Talking  Machine  Display 

Hardman,  Peck  &  Co.,  New  York,  are  making 
extensive  alterations  on  the  main  floor  at  Hard- 
man  House,  433  Fifth  avenue,  which  when  com- 
pleted will  provide  for  a  talking  machine  depart- 
ment on  this  floor.  At  the  present  time  the 
fourth  floor  of  Hardman  House  is  the  home  of 
the  talking  machine  warerooms,  but  this  division 
of  the  business  has  increased  so  rapidly  the  past 
few  months  that  it  was  found  imperative  to 
enlarge  the  department.  There  is  no  doubt  but 
that  the  establishment  of  talking  machine  booths 
on  the  main  floor  will  be  a  most  important  factor 
in  developing  the  company's  talking  machine 
business,  as  the  main  floor  at  Hardman  House  is 
one  of  the  finest  floors  in  the  retail  trade. 

According  to  present  plans  six  new  booths  for 
the  display  of  phonographs  will  be  erected  on 
the  main  floor  at  Hardman  House,  and  archi- 
tecturally they  will  conform  to  the  design  and 
decoration  of  the  remainder  of  the  floor.  Hard- 
man,  Peck  &  Co.  handle  the  Columbia,  Edison 
and  Pathe  lines  in  their  "talker"  department. 


The  Why 
and 

Wherefore  of 


Par-O-Ket 
Quality 
Records 


They  were  put  on  the  market  because  the  demand  of  every  phonograph  owner 
for  a  quality  record  at  a  reasonable  price  was  not  satisfied. 

Par-O-Kets  succeed  in  completely  satisfying  this  universal  demand  because 
they  have  all  the  quality  of  the  most  expensive  records  and  the  price  is  only 


30c  in  West  Retail 


Each     35c  in  Canada 


They  have  this  quality  because  they  are  made  with  the  same  skill,  in  the  same  way, 
of  the  same  material,  by  the  same  artists  as  records  costing  from  three  to  five  times  as 
much.  Their  small  size — 7^4"  in  diameter — does  not  affect  their  playing  time.  They 
play  as  long  as  the  average  10"  record. 

Par-O-Ket  Quality  Records  are  double  disc — Hill-and-Dale  cut,  and  play  best  with 
a  long,  tapered,  medium  tone,  steel  needle.  The  few  machines  not  built  to  play  vertical 
cut  records  only  need  a  simple  attachment  to  make  them  Par-O-Ket  players. 

Par-O-Kets  meet  every  test;  they  please  the  most  critical.  They  sell  faster  and 
pay  you  better  and  give  more  complete  satisfaction  than  any  other  record  regardless 
of  price.  A  trial  order  will  prove  this.  Get  acquainted  with  Par-O-Kets  as  soon  as 
possible.  Fill  out  the  coupon  now ;  order  an  assortment.  We  guarantee  every  Par-O-Ket. 
Fill  out,  sign  and  mail  this  Coupon — it  will  help  your  business. 

PAR0QUETTE  RECORD  MFG.  CO. 

47  West  34th  Street,  New  York 
36  South  State  Street,  Chicago 

Distributors   Wanted   in   Every  City  —  Write  Today 


COUPON 


PAROQUETTE  RECORD  MFG.  CO. 

Please  send  the  undersigned  assorted  of  the 

latest  Par-O-Ket  records  on  approval.  (Quality) 


W-4-17 


Firm  . . . 
Signed  . . 
Address 
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ORIGINALITY  A  PROMINENT  FACTOR  IN  SELLING  GOODS 

Salesman  Who  Takes  Trouble  to  Get  Out  of  Beaten  Path  Will  Find  That  the  Effort  Will  Pay- 
Conducting  Systematized  Campaigns  to  Develop  Future  Trade— Anent  the  June  Bride 

A  good  part  of  the  salesman's  success  depends 


upon  his  originality,  because  originality  is  the 
only  thing  that  can  differentiate  one  salesman 
from  a  million  others.  If  all  salesmen  dressed 
alike,  talked  alike,  acted  alike  and  said  the  same 
things,  the  selling  market  would  drop  fifty  per 
cent.  It  is  the  bright  scarlet  necktie  here,  the 
silvery  voice  there,  the  reverberant  enthusiasm 
here,  and  the  clean-cut  remarks  there,  that  help 
to  sell  goods,  because  in  these  sort  of  things 
lie  the  markings  of  "personality." 

But  to  be  able  to  gracefully  swing  the  per- 
sonal touch  into  the  art  of  salesmanship  is  not 
solely  an  inherited  ability.  It  can  be  acquired 
by  conscious  conscientious  effort. 

A  good  many  men  think  originality  is  the  out- 
put of  imagination.  This  may  be  true,  but  be- 
hind imagination  one  finds  the  real  source  of 
power  that  builds  original  personality.  Imagi- 
nation in  the  psychological  analysis  consists  of 
spurring  the  mind  upon  matters  that  have  been 
suggested  by  external  stimuli.  Put  a  man  in  a 
dark  room  and  his  ideas  ' will  gradually  wane. 
On  the  other  hand,  send  a  man  out  on  a  tour 
of  world  investigation  and  he  will  return  with 
thousands  of  ideas,  because  the  external  stimuli 
which  his  senses  have  experienced  have  spurred 
his  brain  into  vigorous  activity.  That  is  why 
travelling  is  the  antidote  of  "going  stale." 

The  actual  process  of  developing  originality 
is  perhaps  best  illustrated  by  specific  example. 
For  instance,  suppose  you  want  to  get  some 
talking  machine  business  this  coming  June. 
All  right,  you  now  have  three  external  stimuli 
represented  by  (1)  talking  machines,  (2)  June, 
and  (3)  dollars  profit  you  want  to  secure. 

Sitting  back  in  the  armchair  to  let  the  mind 
work  on  these  stimuli,  it  immediately  comes  to 
mind  that  June  is  "The  Month  of  Brides."  And 
to  connect  this  item  of  timely  interest  up  with 
the  rest  is  not  very  difficult  to  judge  from  the 
quantity  of  advertising  copy  in  the  national 
magazines  that  harps  on  brides,  bridal  presents, 
and  June. 

But  why  stop  at  this  point  where  other  feet 
have  already  trod?     Why  not  step  on  along 


paths  of  originality?  How,  in  other  words,  can 
the  "June  Bride"  idea  be  conveyed  in  other  than 
advertising  copy  and  at  the  same  time  help 
business  ? 

And  right  at  this  juncture  is  where  the  dealer 
or  dealer's  salesman  with,  originality  comes  to 
the  front  and  establishes  his  worth.  He  runs 
over  to  the  city  library,  looks  over  the  daily 
papers  and  makes  note  of  marriage  dates,  etc., 
which  are  coming.  He  then  composes  lists 
which  include  the  boon  friends  of  each  "him" 
and  "her"  so  far  as  he  is  able  and  concludes  by 
getting  up  a  letter  for  the  particular  benefit  of 
these  friends  which  might  run  as  follows: 
Dear  Mr.  and  Mrs.  Gregson: 

All  the  world  loves  a  lover  and  yet  few 
enamored  couples  are  wont  to  stay  just  lovers. 
Especially  during  the  month  of  June  are  lovers 
inclined  to  pass  on  to  matrimony. 

No  doubt  some  of  your  own  dear  friends  are 
getting  married  this  bright  month  of  June,  and, 
if  they  are,  it  is  easy  to  understand  that  you 
want  to  make  your  token  include  a  bundle  of 
pleasure  for  "their  married  life." 

Maybe  we  can  help  you  solve  the  problem  in 
an  ideal  way  by  suggesting  a  talking  machine, 
or  if  "they"  already  have  been  given  a  machine, 
by  suggesting  that  you  send  some  records  "with 
a  charm." 

A  talking  machine  to  Mr.  and  Mrs.  Newlywed 
is  like  a  "young  addition"  to  the  family.  It  puts 
a  "third  party"  interest  in  the  home.  And  rec- 
ords are  the  food  for  its  mouth. 

Perhaps  you  now  realize  how  you  can  keep 
"those  dear  friends"  of  yours  perpetually  smil- 
ing and  ever  mindful  of  your  sensible  selection. 

Come  on  in  and  see  us  and  ask  for  our  "bridal 
gift  salesman,"  who  is 

Very  truly  yours, 

A.  B.  Elder, 
•  For  A.  M.  Bissel  &  Co. 

Of  course,  there  is  plenty  of  time  to  use  this 
idea  this  June,  but  why  not,  Mr.  Salesman,  get 
busy  and  work  up  some  original  ideas  of  your 
own  for  coming  months.  Pick  out  the  timely 
thing  and  make  it  boost  your  business. 


THE  VALUE  OF  COST  ACCOUNTING  TO  THE  BUSINESS  MAN 

Edward  N.  Hurley,  Former  Chairman  of  the  Federal  Trade  Commission,  Tells  of  the  Advantages 
Which  Accrue  to  the  Merchant  and  Retailer  Who  Keeps  Informed  as  to  the  Cost  of  Doing  Business 


The  value  of  cost  accounting  to  the  business 
man  and  the  banker  was  admirably  set  forth 
recently  in  the  course  of  an  able  address  made 
before  the  Ohio  Bankers'  Association  in  Co- 
lumbus, by  Edward  N.  Hurley,  former  chairman 
of  the  Federal  Trade  Commission,  who  said: 

"Among  the  essentials  of  efficiency  in  any 
business,  correct  and  adequate  knowledge  of 
that  business  is  the  first.  That  is  the  founda- 
tion, and  the  cornerstone  of  a  knowledge  of 
business  is  the  knowledge  of  costs.  But  the 
unfortunate  fact  is  that  a  large  proportion  of 
the  business  men  of  the  country  do  not  know 
their  costs  accurately.  Most  of  the  big  com- 
panies have  good  cost  systems,  but  thousands 
of  the  smaller  concerns  have  neither  adequate 
or  accurate  cost  accounting. 

"Many  concerns  that  report  to  the  Federal 
Trade  Commission  manufacture  four  or  five 
different  articles.  In  these  reports  we  ask 
them  to  give  us  the  sales  of  each  product  sep- 
arately, and  nine  times  out  of  ten  they  cannot 
do  more  than  give  us  the  total  for  all  their 
products  together.  If  they  do  not  departmen- 
talize their  sales  accounts  they  certainly  do  not 
departmentalize  their  costs;  hence  they  make 
prices  on  particular  articles  without  knowing 
what  those  articles  cost.  Since  they  cannot 
tell  where  they  are  making  money  and  where 
they  are  losing  it,  they  cannot  tell  where  to 
introduce  economies. 

"Another  still  more  serious  feature  of  the 
situation  is  the  fact  that  out  of  the  60,000  cor- 
porations that  report  an  annual  income  of 
$5,000  or  over,  half  do  not  charge  off  a  single 
penny  for  depreciation.     Obviously  their  cost 


systems  are  neither  adequate  or  reliable.  They 
even  go  on  paying  taxes  to  the  Government 


on  inflated  values  and  inflated  earnings.  But 
no  business  knows  its  true  condition  till  it 
has  made  allowance  for  depreciation,  and  no 
cost  of  production  is  a  true  cost  which  does 
not  include  depreciation  of  plant  and  equip- 
ment. 

"It  is  not  the  intention  of  the  Federal  Trade 
Commission  to  assume  the  attitude  of  scolding 
business  men.  We  understand  how  these  con- 
ditions have  come  about.  But  do  you  not 
think  it  is  time  for  someone  to  call  the  at- 
tention of  the  business  community,  and  par- 
ticularly the  bankers,  to  the  significance  of 
these  facts? 

"Suppose  three  manufacturers  come  to  your 
bank  for  loans.  Smith  lays  before  you  his 
cost  sheets.  They  are  detailed  and  clean-cut; 
he  explains  some  recent  economies  they  have 
taught  him.  He  shows  you  his  balance  sheet. 
He  has  a  carefully  considered  depreciation 
charge.  He  shows  just  what  that  business  is 
worth,  and  you  know  he  is  right.  Brown's 
cost  sheets  and  very  general.  They  don't 
give  him  a  real  analysis.  He  doesn't  carry  any 
depreciation  charge;  but  guesses  he  ought  to, 
and  says  that  when  a  good  business  year  comes 
along  he  will  write  off  four  or  five  thousand 
dollars.  Then  Jones  comes  in.  He  says  he 
hasn't  any  cost  system;  it  costs  more  than  it's 
worth;  besides  he  knows  what  his  goods  cost 
him,  carries  it  in  his  head.  When  you  speak 
of  depreciation,  he  asks,  'What's  that?' 

"Now,  what  are  you  going  to  do  with  these 
three  types  of  manufacturers?  The  Smith  type, 
of  course,  gets  his  loan.  But  what  is  your  duty 
to  Brown  and  to  Jones?  If  you  give  them  a 
loan,  don't  you  think  you  ought  to  condition 
it  upon  the  establishment  of  an  accounting 
system  that  will  show  their  real  costs  and  their 
real  financial  condition? 

"I  think  you  ought  to  do  this,  not  simply  for 
their  sakes  and  to  protect  your  loan  to  them, 
but  to  protect  your  loan  to  the  man  who  is 
sound  and  to  protect  business  as  a  whole.  For 
the  man  who  does  not  know  his  true  costs  is 
just  the  man  who  prices  his  goods  foolishly, 
and  thereby  impairs  the  business  of  his  sound 
competitors  at  the  same  time  that  he  ruins 
his  own.  Too  low  price-making,  based  on 
guesswork  or  on  partial  costs,  is  a  menace  to 
sound  business.  Please  understand  me,  the 
menace  is  not  in  underselling,-for  a  business 
concern  must  expect  to  face  the  low  prices 
that  are  due  to  efficiency.  But  even  the  most 
efficient  concern  may  not  be  able  to  meet  cut- 
throat prices  based  on  ignorance." 


$$$$$$$$      FOR  YOU  IN  ALADDIN  COVERS  $ 


A  NEW  LINE 

A  Profitable  Line,  for  Jobbers,  Manufacturers  and 
Dealers  of  all  Makes  of  Talking  Machines. 

ALADDIN  ART  SLIP  COVERS:    WATERPROOF  MOVING  COVERS: 

MUSLIN  PACKING  OVERCOATS,  in  graduated  sizes  to  fit  all  model  Victrolas,  Columbia,  Edi- 
son, Sonora,  and  all  other  standard  makes  of  Machines.    Special  sizes  made  to  order. 

Fit  like  a  shirt,  open  like  a  coat,  and  remain  on  Machine  while  playing-.  Made  in 
twelve  designs  of  slip  cover  cloths,  cretonnes,  leatherette,  khaki,  heavy  waterproof 
drill  and  muslin.  Special  material  to  order.    Original,  exclusive,  valuable  features. 

Regular  sizes  carried  in  stock.    Deliveries  begin  May  1st. 

Protect  your  machines  against  dirt,  dust,  flies,  scratches,  in  shop,  store,  home,  van  or  crate. 

SUMMER  WILL,  SOON  BE  HERE.  Every  purchaser,  every  owner  of  a  machine  a 
prospective  customer.  Every  dealer  needs  a  supply  in  his  store.  Every  cabinet 
maker  and  manufacturer  should  have  inexpensive  Aladdin  muslin  covers  to  keep 
his  finished  products  in  perfect  condition,  and  to  prevent  scratching  in  the  packing 
crate.    They  will  save  their  cost  tenfold  in  a  short  time. 

Retail  prices,  Aladdin  art  and  moving  covers,  $1.50  to  $3.50;  Muslin  Overcoats,  50c.  to  $2.00. 
Liberal  discount  to  the  trade.    Exclusive  representation  invited. 

SPECIAL  DEALER'S  DISPLAY  OUTFIT  consisting  of  five  covers,  each  in  a  regular  size  of 
any  standard  make,  assorted  materials  and  colors  for  $12.50  cash  with  order,  net  P.  O.  B.  New 
York.  Each  display  outfit  includes  two  books  containing  samples  of  all  the  materials  and 
colors  which  we  can  ship  promptly.    The  entire  outfit  packed  in  a  neat  salesmen's  carrying, case. 

UNUSUAL  REBATE  OFFER  FOR  ORDERING  PROMPTLY'.  Every  sample  order  received  with 
remittance  until  Six  P.  M.  April  30,  will  be  shipped  in  a  special  fibre  carrying  case,  bearing 
dealer's  name  and  a  rebate  check  of  one  dollar  enclosed  in  package.    So,  send  your  order  at  once. 

Special  Covers  for  any  purpose  in  any  quantity  to  match  any  furniture  made  on 
short  notice  at  lowest  prices. 

Aladdin  Phonecover  Co.,  Room  1403,  80  Fifth  Ave.,  New  York 


$$$$$$$$    $      FOR  YOU  IN  ALADDIN  COVERS  $$$$$$ 
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VICTOR"-izing  A  Big  City 


Sounds  like  a  man's  job,  doesn't  it?  Well,  that's 
just  what  happened  to  Pittsburgh  during  the  week 
of  March  19-25,  when  that  big  city  literally  turned 
itself  inside  out  in  the  biggest  campaign  of  its  kind 
in  the  history  of  the  talking  machine  business. 

A  $15,000  Caruso  Concert 
Over-Subscribed  in  Two  Days 

Through  Standard's  Victor  Dealers  and  without 
opening  the  box  office  at  that — almost  two  months 
previous  to  the  date  of  the  concert.  Which  you'll 
say  is  going  some. 


This  remarkable  interest  directed  straight  to  Victor  Dealers — that  was  the 
object  Standard  Service  had  in  view  in  contracting  for  this  engagement  by  the 
world's  most  widely  known  record  artist.  Moreover,  to  keep  them  in  the  lime- 
light— the  sale  of  seats  was  handled  through  Victor  Dealers. 

Sale  of  Caruso  and  other  Victor  Red  Seal  Records  stimulated — that  was  the  big  idea  back 
of  it  all,  of  course,  and  the  expenditure  of  some  $2000  in  one  week's  advertising  was  one 
of  the  dealer  helps  utilized  to  put  it  across.  NO  LIVE  DEALER  will  therefore  overlook 
this  great  big  sales  opportunity  to  develop  a  run  on  Caruso  and  other  Red  Seal  records  and 
to  pry  loose  a  good  sized  piece  of  brand  new  Victor  record  money. 

This  Big  Victor  Drive 

on  Caruso  and  other  Red  Sealers  will  culminate  with  a  big  Caruso  Week,  ending  in  a  final 
climax  Saturday,  May  5th,  at  the  great  concert  itself  and  a  Caruso  reception  to  Victor  Dealers. 

Caruso  will  experience  an  ovation  in  Pittsburgh  the  like  of  which  he  has  found  in  no  other 
American  City — if  ever — in  his  wonderful  career.  He  will  discover  an  out-and-out  "Caruso 
City"— a  big  city  " VICTOR;'-ized. 

This  Is  Example  ONE  of 
Standard's  New  Dealer  Service 

STANDARD  TALKING  MACHINE  CO. 

Joseph  C.  Roush,  President 

119-121  Ninth  St.  Pittsburgh 


ENRICO  CARUSO 
The  Great  Victor  Red  Seal  Tenor 
who  sings  in  Pittsburgh,  May  5 
under  contract  with  "Standard" 
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Making  the  Talking  Machine  Dealers'  Window 
Prove  a  Profit  Producer  » 


By  Ellis  Hansen 


This  is  the  second  of  a  series  of  articles  on  window  display 
written  by  Ellis  Hansen,  who  is  recognized  as  one  of  the 
most  practical  designers  of  talking  machine  window  dis- 
plays in  the  United  States,  having  during  his  career  been 
connected  with  Sherman,  Clay  &  Co.,  San  Francisco;  the 
Victor  Talking  Machine  Co.,  Camden,  N.  J.;  Lyon  &  Healy, 
Chicago,  and  the  R.  Wurlitzer  Co.,  Chicago.  There  is  no 
man  in  the  trade  so  well  equipped  to  tell  dealers  how  they 
may  utilize  their  windows  to  the  best  possible  advantage  as 
a  business  producer.  We  consider  ourselves  fortunate  to 
have  secured  the  services  of  so  valuable  a  man,  and  we 
feel  sure  that  his  suggestions  will  prove  a  distinct  aid  to 
the  dealers  in  utilizing  their  window  space  to  the  best 
advantage. — Editor. 

I  have  received  a  goodly  number  of  letters 
with  suggestions  in  regard  to  last  month's 
article  on  Easter  display.  Most  of  the  writers 
criticise  the  size  of  display  illustrated — it  seems 
as  if  the  majority  of  dealers  who  have  shown 
interest  enough  to  write  me,  have  only  small 
show,  window  space — seven  by  eight  feet  and 


tion  and  information  about  increased  sales  if 
such  can  be  traced. 

The  display  described  and  illustrated  on  this 
page  was  designed  for  a  small  window — about 
seven  feet  wide  by  eight  feeUhigh.  The  photo 
shows  only  the  dec- 
orative features,  but  if 
the  size  of  your  win- 
dow allows  it  I  would 
suggest  two  large  size 
instruments  to  right 
and  left  of  display. 
Most  of  the  material 
needed  can  be  obtained 
in  almost  any  town  in 
the  United  States,  and 
the  specially  designed 
national    emblems  can 


play.  There  is,  however,  also  a  sentimental 
reason  for  this  display  that  should  not  be  over- 
looked. In  these  serious  times  it  occurs  to 
me  that  it  is  the  talking  machine  dealer's  duty 
to  do  his  "bit"  to  stir  up  real  patriotism.  By 


Layout  for  the  Patriotic  Display 

eight  by  ten  feet — and  appear  to  be  the  most 
ordinary  sizes. 

While  the  Easter  display  illustrated  in  the  last 
issue  of  The  World  undoubtedly  was  a  very 
large  window,  and  measuring  over  twenty  feet 
in  length  I  explained  how  the  size  could  be 
reduced  to  half  of  that  and  even  less  than  ten 
feet  in  length.  Some  dealers  complain  that  they 
were  unable  to  get  the  oval  frames  at  the  price 
mentioned  and  suggest  that  in  future  articles  I 
give  the  name  and  address  of  concerns  supplying 
display  material.  While  I  am  unable  to  answer 
all  of  such  letters  I  am  very  glad  and  thankful 
to  receive  them  and  shall  give  due  consideration 
to  all  suggestions  that  seem  reasonable.  I  shall 
try  to  make  these  articles  as  helpful  and  prac- 
tical to  dealers  in  the  small  towns  as  to  the 
stores  in  the  larger  cities.  If  my  articles  will 
help  dealers  to  make  attractive  window  displays 
and  the  result  will  justify  the  expense  of  photo- 
graphs, I  shall  be  very  glad  to  have  you  mail 
me  the  same,  preferably  with  a  short  descrip- 


through  the  office  of  The 
Talking  Machine  World, 
and  practically  at  cost. 

The  patriotic  wave  of 
enthusiasm    that  is 
sweeping  the  country  at 
N^X^*^.  *'1e   Present   day  makes 

s^  this  display  particularly 

appropriate  and  should 
be  taken  advantage  of 
by  every  up-to-date  talk- 
ing machine  dealer.  I 
have  tried  to  keep  the  cost  down  below  $5 — and 
you  may  take  my  word  for  it — you  will  get 
your  money's  worth  in  publicity  if  you  take  the 
trouble  to  make  up  this  effective  and  timely  dis- 


An  Inexpensive  Patriotic  Window  Display 

from  me  advertising  and  selling  patriotic  records  you  ap- 
peal to  and  promote  the  noblest  of  sentiments. — 
the  love  of  our  country.  Then  again,  any  true 
American  will  think  kindly  of  your  store  if  you 
show  your  colors — and  "good  will"  is  the  great- 
est asset  a  business  man  can  have. 

Now  do  your  duty  and  make  the  display. 
First  go  to  the  nearest  lumber  yard  and  buy 
sixty-five  feet  of  basewood  strips  one  inch  wide 
by  one-quarter  inch  thick.  Make  two  panels 
or  frames  seven  feet  long  by  18  inches  wide. 
Put  two  crosspieces,  A  and  B — B  in  center  and 
A  six  inches  from  top.  Drill  one-quarter  inch 
hole  in  center  of  top  crosspiece.  Then  proceed 
to  top  panel.  Make  this  six  feet  long  by  fif- 
teen inches  wide  and  put  crosspiece  in  center. 
(Continued  on  page  65) 


LARGEST 
STOCK  of 
MACHINES  and 
RECORDS 
in  the 
WEST 


G  URTI  S^fexCQLYEAR 


DISTRIBUTOR 


SOME  GOOD 
TERRITORY 
OPEN  TO 
RESPONSIBLE 
PARTIES 


SUPPLIES 


509  So.  Maw  St  los  Angeles,  Cal. 


64 


THE   TALKING   MACHINE  WORLD 


B&H  FIBRE  MFG. CO. 

33-35  W.  Kinzie  St.  CHICAGO 


|  Discriminate!  | 


The  B&H  Fibre  Needle 
is  absolutely  distinctive.  It  is 
not  in  competition  with  any 
other  needle,  because  it  is  in 
a  class  of  its  own. 

It  is  the  only  needle  that 
cannot  injure  the  record. 
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All  the  way  from  DEMAND  TO  DEALERS' 
DISCOUNTS  the  Columbia  line  is  Decidedly 
Desirable. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


MAKING  THE  WINDOW  PROVE  A  PROFIT  PRODUCER 

{Continued  from  page  63) 


Show  Card  Work — Suggestions  for  Center  Card 


Drill  one-quarter  inch  pole  in  center  of  cross- 
piece.  Use  thin  wire  nails  and  make  all  the 
frames  rigid  and  secure.  If  you  want  to  make 
display  larger  than  indicated  on  photo  you  can 
make  top  frame  up  to  ten  feet  long,  but  be  sure 
to  get  ten  feet  additional  strips.  That  is,  buy 
seventy-five  feet  of  strips  instead  of  sixty-five. 

Obtain  from  nearest  stationery  store  two  rolls 
and  two  folds  of  Dennison's  crepe  paper.  The 


made  of  heavy  cardboard,  carefully  cut  out, 
painted  and  airbrushed  in  the  natural  colors. 
The  large  American  coat  of  arms  in  center  of 
display  is  likewise  made  on  cardboard  and 
painted  in  brilliant  colors  and  is  an  exact  re- 
production of  the  U.  S.  A.  coat  of  arms. 

By  referring  to  photo  you  will  notice  the 
eagles  extending  over  tops  of  upright  frames. 
They  are  held  in  place  by  a  few  tacks.    To  find 


HE  TALKING  MACHINES 


Pv\      "     "        ~  ~  -  ~  — *  ~*^%jjf        :  .       ^  s^,  


Nil 


i 


Attractive  Galli-Curci  Display,  Talking 

two  rolls  should  be  white  and  the  two  folds 
Stars  and  Stripes  No.  P.  25.  Also  buy  one  dozen 
little  U.  S.  shields  for  use  on  record  rings  (also 
made  by  Dennison).  Before  covering  your 
frames  cut  your  crepe  paper  as  follows:  The 
plain  white  lengths  should  be  seven  feet  six 
inches,  so  as  to  overlap  the  frames  on  top  and 
bottom  three  inches.  The  folds  P.  25  contain 
eight  inches  of  white  stars  on  blue  ground  and 
six  stripes  alternately  white  and  red.  Cut  two 
lengths,  seven  feet  six  inches  of  the  white  and 
red  strips  of  each  fold,  for  the  sides  of  your  up- 
right frames.  Cover  your  upright  frame  with 
white  crepe  paper  and  place  your  red  and  white 
stripes,  on  either  side;  tack  the  paper  on  the  back 
of  the  frame,  but  use  a  narrow  strip  of  cardboard 
before  tacking,  to  protect  the  crepe  paper  from 
tearing.  After  tacking  on  the  top  straighten  the 
paper  and  stripes  before  tacking  on  the  bottom 
so  to  get  the  paper  on  nice  and  straight.  After  fin- 
ishing your  two  side  frames  proceed  in  the  same 
manner  with  your  top  frame.  Cut  your  stars  and 
stripes  six  feet  six  inches  long,  but  add  another 
length  of  white  and  red  stripes  to  the  bottom 
to  get  the  effect  in  the  photo.  The  two  torches 
and  wreaths  with  the  American  eagle  on  top  is 


We  Manufacture 

Stay  Arms — Modifying  Rods — Brakes 
and  Needle  Cups 
VILLINGER  MANUFACTURING  CO. 
Williamsport,  Pa. 


Machine  Shop,  Chicago,  by  Ellis  Hansen 

correct  position,  bolt  ten-inch  record  to  cross- 
piece  A;  the  ten-inch  record  will  then  overlap 
the  wreath  one-fourth  inch  all  around.  After  the 
record  is  bolted  on,  place  torch  as  per  photo- 
graph and  fasten  with  tacks  in  middle  cross- 
piece  (B).  Now  for  the  circle  in  the  center, 
made  of  the  eight  ten-inch  records.  Buy  four 
common  coat  hangers  such  as  tailors  use.  The 
•  ones  used  in  display  were  bought  in  a  5  and  10- 
cent  store  at  2j/>  cents  each.  First  remove  wire 
hook  by  straightening  the  wire  out  and  sliding 
it  through  the  hole;  now  drill  two  one-quarter 
inch  holes  ten  inches  apart  as  shown  in  diagram. 
After  drilling  the  eight  holes  in  the  four  pieces 
of  wood,  place  these  on  a  table  to  form  a  circle 
twenty-five  inches  in  diameter.  Now  connect 
the  four  parts  by  nailing  four  strips  of  wood  one- 
fourth  inch  by  one  inch  and  eight  inches  long. 
Before  nailing  on  the  strips  try  your  records  on 
so  as  to  make  the  eight  records  form  a  true 
circle.  Bolt  on  the  records  and  place  two  wires 
in  two  of  the  holes  formerly  used  for  the  wire 
hooks.  Find  center  in  ceiling  and  measure  off 
eighteen  inches — nine  inches  from  center  to 
right  and  nine  inches  to  left.  Put  two  screw 
eyes  to  hold  wires  supporting  the  completed 
center  piece.  Be  sure  it  is  exactly  in  the  middle 
and  all  records  bolted  on  straight.  Place  the 
large  American  coat  of  arms  eight  inches  back 
of  records  and  wire  this  to  the  top  frame.  Nail 
the  two  side  panels  and  top  frame  together  by  a 
few  nails  and  wire  the  entire  and  completed 
center  decoration  to  ceiling  or  you  can  fasten  it 
any  way  you  find  it  convenient. 


THE  UNIVERSAL  APPEAL  OF 
PATRIOTIC  MUSIC 

was  never  more  apparent  than  in  this  criti- 
cal time  of  our  beloved  country.  Our  fine 
selection  of  national  American  records  will 
awake  a  responsive  thrill  in  the  heart  of 
every  real  American. 


Records  adaptable  for  display  are:  "Home, 
Sweet  Home,"  "My  Country  'Tis  of  Thee," 
"Star-Spangled  Banner,"  American  War  Songs, 
Army  Bugle  Calls,  "Lincoln's  Gettysburg  Ad- 
dress." 

Record  rings  should  be  made  one-half  inch 
smaller  than  the  records,  so  the  outer  edge  shows. 
The  name  of  selection  and  name  of  performer 
should  go  on  each  record  ring  and  you  can 
fasten  the  rings  to  records  with  s  nail  office  clips. 
Have  your  show  card  writer  make  you  six 
square  pieces  of  carboard  twelve  by  twelve 
inches  and  ask  him  to  embellish  the  edges  with 
red  and  blue  lines.  Place  these  on  your  record 
stands  diamond  shaped  and  fasten  small  Ameri- 
can shields  with  office  clips  to  get  the  same  effect 
as  in  photo.  Tack  one  of  these  to  center  of  top 
frame  and  bolt  on  record. 

COST  OF  MATERIAL  USED  IN  DISPLAY 

Sixty-five  feet  1-in.  x  %  -in.  base  wood  strips  $  .35 

Four  coat  hangers   10 

Two  rolls  of  white  crepe  paper  20 

Two  folds  stars  and  stripes  crepe  paper  40 

One  dozen  small  American  shields  10 

One  dozen  154-in  x  3/16-in.  stove  bolts  10 

One  spool  soft  iron  wire,  No.  24  10 

Two    hand-painted    cut-out   torches,   42-in.    long,  50c 

each  (furnished  by  Ellis  Hansen)   1.00 

Two   American  wreaths   with   eagles,   size   16  x  22, 

hand-painted  cut-outs,  75c.  each   1.50 

One  American  coat  of  arms,  21  x  21   (furnished  by 

Ellis  Hansen)   75 


.60 


Show-card  writing  not  included. 


200  ,  *  10.00 
JOO,  *  12. 50 
500.)  15. OO 


WE  WILL  PRINT  AND 
DELIVER  ,  POSTPAID, 

IAA  TRANSFER 
lUl/NAME  PLATES 


Globe  Decalcoman  ie  Co. 

.  [V£RY  PURPOSE  Jersey  city.  N.  J. 
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THIS 
AD 

Is  to  attract  attention  to  our  claims  for 
"INDIANA"  DIE  CASTINGS. 

To  prove  these  claims  our  castings  have 
had  to  bear  every  conceivable  test  that 
a  die  casting  could  receive — and — 

"INDIANA" 

DIE 
CASTINGS 

Have  withstood  the  tests 

—WHY — 

Is  conclusively  proven  in  our  booklet. 
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ANENT  A  REAL  HOME=MADE  ARTICLE 


Delpheon  Co.  Manufacture  Entire  Cabinets  and 
Several  Patented  Features  of  Their  Phono- 
graphs in  Big  Factories  in  Bay  City,  Mich. — 
Two  Views  of  the  Company's  Plant 


Bay  City,  Mich.,  April  5. — A  "home-made" 
article  in  every  sense  of  the  word  is  the  term 
that  may  well  be  applied  to  the  line  of  Delpheon 
phonographs'  manufactured  by  the  Delpheon  Co., 


manufactured  in  the  company's  own  plant,  two- 
divisions  of  which  are  shown  in  the  accompany- 
iny  illustrations.  The  cabinet  is  made  in  its 
entirety  at  this  plant,  as  well  as  the  filing  cabi- 
net, "Modunome,"  or  expression  control,  auto- 
matic stop,  automatic  cover  support,  cover 
hinges  and,  in  fact,  practically  every  minor  part. 
The  expression  control,  automatic  stop,  etc.,  are 
all  exclusive  patented  features,  and  being  made 
in  the  company's  plant  insures  their  remaining 
their  sole  property.    The  tone  arm  and  sound 


Delpheon  Co.'s  Cabinet  and  Assembling  Plant 

of  this  city.    Although  this  company  has  only     box  used  are  being  made  especially  for  the  corn- 
been  established  a  short  while  it  has  already     pany  in  accordance  with  its  specifications, 
placed  its  products  with  representative  dealers        One  of  the  photographs  shown  presents  the 
throughout  the  country,  and  factory  expansion     veneer  mill,  and  the  other  the  cabinet  finishing, 


View  of  the  Veneer  Mill 

is  becoming  almost  a  matter  of  monthly  occur-  assembling  plant  and  executive  offices.  In  the 
rence.  veneer  mill  are  made  all  the  veneers  and  veneer 

With  the  exception  of  the  motor,  tone  arm  and  panels,  and  the  up-to-dateness  of  this  plant  has 
sound  box  every  part  of  this  phonograph  is     been  commented  upon  very  favorably  by  visitors. 


By  means  of  these  two  splendidly  equipped  fac- 
tories the  Delpheon  Co.  is  able  to  turn  out  a 
much  higher  class  product  than  would  be  pos- 
sible under  any  other  conditions,  and  it  is  also 
able  to  effect  a  considerable  saving  in  the  manu- 
facture of  its  phonographs. 

In  a  chat  with  The  World,  Sales  Manager 
Gresser  said:  "The  last  three  or  four  week  have 
been  very  busy  ones  in  our  plant  and  offices.  At 
the  present  time  we  are  doing  more  business 
than  we  figured  we  would  be  able  to  do  within 
a  year  after  starting  to  push  the  sale  of  our 
line  on  an  extensive  basis,  and  from  the  present 
growth  of  the  demand  for  our  product  it  looks 
as  though  we  were  going  to  do  two  or  three 
times  as  much  business  as  we  had  planned  to 
do  in  1917." 


SPECIAL  JEWISIMiEBREW  RECORD 

The  international  record  department  of  the 
Columbia  Graphophone  Co.  has  just  advised  its 
dealers  that  actuated  by  popular  request  it  has 
made  special  arrangements  to  supply  Columbia 
representatives  immediately  with  a  special  Jew- 
ish-Hebrew record  made  by  David  Medoff,  a 
lyric  tenor. 

Louis  D.  Rosenfield,  sales  manager  of  this 
department,  has  called  the  attention  of  the  com- 
pany's dealers  to  the  fact  that  Mr.  Medoff  made 
the  hit  of  the  season  at  the  Thomashefsky  The- 
atre, New  York,  with  the  selections  recorded  by 
the  Columbia  Co.  One  of  these  songs  depicts 
the  experiences  of  Mr.  Medoff  while  serving  in 
the  armies  of  Russia  in  the  present  European 
war.  He  was  injured  and  escaped,  finally  work- 
ing his  way  to  this  country,  where  his  splendid 
tenor  voice  won  instant  recognition. 


TAKES  CHARGE  IN  NEW  ENGLAND 


The  Paroquette  Record  Mfg.  Co.,  New  York, 
manufacturer  of  Par-O-Ket  records,  has  an- 
nounced the  appointment  of  A.  P.  Pettit  as 
manager  of  its  New  England  business.  Mr. 
Pettit  is  an  experienced  record  merchandising 
man  and  thoroughly  understands  the  require- 
ments of  the  field. 

J.  R.  Rose,  well-known  in  the  talking  machine 
and  record  wholesale  and  retail  fields,  has  also 
become  associated  with  the  Par-O-Ket  record, 
and  will  be  in  charge  of  the  company's  Phila- 
delphia office. 


REMODEL  QUARTERS 

The  Von  Fossen  &  Co.  music  store  on  Fourth 
street,  Boardtown,  111.,  has  recently  been  im- 
proved and  remodeled,  a  large  plate  glass  win- 
dow, a  new  entrance,  and  a  new  demonstration 
room  for  Victor  Victrolas  being  among  the  im- 
provements. 


SUMMER 

Will  soon  be  here,  then  you  will  want  to  take  your 
Talking  Machine  out-doors  or  move  it  about. 

HERE 

Are  the  ideal  cabinets.  Machine  and  records  can  be 
moved  in  a  jiffy  without  trouble.  Your  stock  is 
not  complete  without  them. 


BE  SURE 
TO  ORDER 


TODAY 


IMMEDIATE 
DELIVERY 


Construction  and  Finish  Guaranteed 
You  Need  Our  Catalog  at  Once 

SCHLOSS  BROS. 


702 — Mahogany,  Golden,  Fumed  or  Weath- 
ered Oak.  For  Victrola  IX.  No.  701  for  Old 
Victrola  IX.  No.  703  for  Columbia  Favorite. 
No.  704  for  Edison  A-80. 


637-645  West  55th  Street 

Telephone  Columbus  7947 


New  York 


909 — Mahogany,  Golden,  Fumed  or 

Weathered  Oak 
MATCHES  NEW  VICTROLA  IX. 
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Jobbers  and  Dealers  in  the  Famous 


TRADE  frffl^ 


Creations  Will  Be  Pleased  To  Learn 


That  Crescent  Phonographs,  "The  Standard  Universal  Talking  Machines" 
being  equipped  with  THE  MOTOR  OF  OUR  OWN  MANUFACTURE,  which  is  the  culmination  of  long 


are  now 


experience  and  many  months  of  expert  development,  incorporating  many  new  features. 


We 
Guarantee 
these 
Motors 


in  every 
Particular 


Models  Retail- 
ing from 

$35.00  upward 
are  equipped 
with  this 

MOTOR 


Ask  for  our  "Exclusive  Agency"  Proposition 


For  the  Manufacturer : 

TONE-ARMS, 
SOUND-BOXES, 
AUTOMATIC  STOPS, 
PATENT  SIDE-STAYS, 

NEEDLE-CUPS, 
TONE-ARM  RESTS,  Etc. 


TYPE  "A"    Universal  Tone-Arm  and  Sound  Box 


ACCESSORIES  and  EQUIPMENT  DEPT. 


For  the  Dealer : 

Play  sail "  Permanent  Univer- 
sal Attachment,  Type  "V" 
1 ype 

Playsall"-  Stylus  plays  any 
Record. 


TYPE  "B"    Universal  Tone-Arm  and  Sound  Box 


89  Chambers  Str.    CRESCENT  TALKING  MACHINE  CO.,  Inc.    New  York  City 

CHICAGO  OFFICE-  "Manufacturer*  of the  Silvertone  Line"  NEW  ENGLAND  DISTRIBUTORS: 

CRESCENT  SALES  CO.,  23  E.  JACKSON  BLVD.  CRESCENT  SALES  CO.,  PROVIDENCE,  R.  I. 


THE   TALKING   MACHINE  WORLD 


If  you  have  missed  the  Columbia  profits  during  the 
last  season  you  must  have  done  it  unwillingly.  If 
you  miss  them  this  season  the  amount  of  them  will 
make  a  long  column  on  your  debit  page.  But  why 
should  you?  It's  your  move. 


(Write  for  "Music  Monty,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


TWO  DOOR-BELL  RINGING  SYSTEMS  THAT  GET  RESULTS 

Some  Excellent  Hints  for  the  Outside  Man,  the  Prospect  Chaser  for  the  Talking  Machine  House, 
That  Are  Offered  in  the  Columbia  Record— Experience  That  Helps 


To  salesmen  in  any  line  of  business,  and  in- 
cluding the  talking  machine  trade,  one  of  the 
jobs  most  generally  detested  is  that  of  door-bell 
ringing,  the  work  of  going  from  house  to  house 
in  search  of  prospects  for  machine  and  record 
sales.  It  frequently  happens  that  rebuffs  are 
many  and  results  few  except  in  such  cases 
where  a  salesman  has  given  unusual  attention 
to  the  work  and  worked  out  a  system  that  pro- 
duces, for  there  are  such  systems  if  trouble  is 
taken  to  find  them. 

"Two  Door-Bell  Systems  That  Work"  is  the 
title  of  a  thoroughly  interesting  article  in  the 
current  number  of  the  Columbia  Record,  the 
live  house  organ  of  the  Columbia  Graphophone 
Co.  and  they  are  outlined  as  follows: 

"'Have  you  a  Grafonola  in  your  home?' 

"'No,  sir,  I  have  not!' 

"Even  should  the  angry  housewife  slam  the 
door  in  the  Columbia  salesman's  face  he  has 
elicited  valuable  information  that  can  be  used 
by  the  progressive  dealer  with  telling  effect. 

"But  in  real  life  this  rarely  happens.  The  per- 
son who  answers  the  door  bell  usually  answers 
'yes'  or  'no'  to  the  interrogation  before  she 
realizes  what  she  is  saying.  Even  if  she  shuts 
up  like  a  clam  the  caller  has  valuable  data  to  go 
by  in  making  his  daily  report  at  the  dealer's 
store. 

"  'Oh,  yes,  sir,  we  have  a  Grafonola  in  our 
house  and  we  like  it  very  much!'  Or,  we  just 
have  a  'talking  machine,  sir,'  would  be  the 
customary  retort  to  a  question  that  is  'fired  so 
fast'  that  it  takes  the  human  target  off  her  feet 
before  she  has  time  to  collect  her  thoughts. 
She  Answers  "Yes"  or  "No" 

"One  Columbia  dealer  doing  a  money  making 
business  in  central  Ohio  sends  his  outside  sales- 
man forth  to  ring  every  door  bell  in  the  block. 
In  storming  the  lady's  domicile  he  asks  the 
'question  direct'  before  she  knows  the  object  of 
his  intrusion.  As  she  says  'yes'  or  'no'  he  jots 
down  the  information  in  the  notebook  in  his 
hand  and  passes  along  to  the  next  door  bell  in 
the  block.  Beyond  a  'thank  you'  or  a  'good 
morning,  madam'  for  her  courtesy  the  salesman 
doesn't  tarry  to  talk  at  this  first  interview. 

"Of  course,  the  salesman  makes  his  get-away 


as  gracefully  as  possible  and  pursues  his  way 
until  he  has  paid  his  respects  to  every  house- 
holder in  the  block.  Then  he  repeats  the  opera- 
tion until  he  has  rung  every  door  bell  in  his 
territory.  By  this  means  a  large,  list  of  pros- 
pects can  be  gathered,  which  by  the  law  of  per- 
centages, will,  if  persistently  followed  up  with 
sales  literature,  telephone  calls  and  personal 
solicitations,  yield  a  large  increase  of  business 
for  your  store. 

"Screw-Driver  System" 

"Or  here  is  another  scheme,  called  the  'oil 
can  and  screw-driver'  system,  used  by  several 
successful  dealers  to  accomplish  the  same  result. 
Send  out  the  handy  man  of  your  store  armed 
with  an  oil  can  and  a  screw-driver  and  instruct 
him  to  push  every  door  bell  in  your  district. 

"  'Is  your  Grafonola  in  good  running  order, 
madam,'  is  his  usual  salutation. 

"  'Oh,  yes,  sir,  it  plays  Columbia  records  per- 
fectly,' is  the  usual  rejoinder. 


"This  immediately  gains  the  owner's  good 
will  and  you  have  an  opportunity  of  making  her 
a  paying  customer  at  your  store.  By  spending 
a  few  moments  oiling  and  adjusting  her  instru- 
ment, the  repairman  puts  it  in  order  to  repro- 
duce music  and  at  the  same  time  makes  a  friend 
for  your  store. 

"Reports  at  the  end  of  the  day,  of  course,  will 
indicate  name  and  style  so  that  you  can  intelli- 
gently 'follow  up'  the  prospect  for  both  Colum- 
bia records  and  latest  model  Grafonola  business. 

"As  a  result  of  the  oil  can  and  screw-driver 
system  the  dealer  knows  the  names  and  ad- 
dresses of  prospects  around  him  for  exchanges 
of  out  of  date  machines,  etc.,  so  he  can  make 
many  'killings'  by  simply  adding  these  names 
to  his  mailing  list  and  keeping  after  them  until 
sales  are  effected. 

"These  extra  prospects  of  machine  exchange 
are  additional  to  the  advantage  gained  of  in- 
creasing your  mailing  list  for  the  monthly  sup- 
plement so  that  between  the  two  foregoing 
schemes  every  dealer  has  a  practical  working 
plan  that  does  not  lower  the  dignity  of  your 
Grafonola  establishment." 


RETURN  FROM  WESTERN  TRIP 


W.  W.  COOK  JOINS  SONORA  FORCES 


James  L.  Frazee,  head  of  the  Phonograph  Ap- 
pliance Co.,  New  Brighton,  N.  Y.,  manufacturer 
of  the  Crystal  Edge  mica  diaphragm,  returned 
this  week  from  a  visit  to  the  trade  in  Chicago. 
He  states  that  conditions  in  the  West  are  ex- 
cellent and  that  the  manufacturers  are  enjoying 
an  era  of  prosperity  which  does  not  seem  to  be 
affected  by  any  political  or  industrial  develop- 
ments. 

The  company  has  received  large  shipments 
of  mica  recently  and  is  making  every  effort  to 
co-operate  with  its  patrons  in  giving  them 
efficient  service.  During  the  past  few  weeks  a 
number  of  new  accounts  have  been  opened  with 
prominent  manufacturers  in  different  sections  of 
the  country. 


Frank  J.  Coupe,  director  of  sales  and  adver- 
tising of  the  Sonora  Phonograph  Corp.,  New 
York,  announced  this  week  the  appointment  of 
W.  W.  Cook  as  assistant  director  of  sales  and 
advertising.  Mr.  Cook  was  previously  advertis- 
ing manager  of  the  Mitchell  Publication  and 
brings  to  his  new  post  a  valuable  experience  that 
will  undoubtedly  be  reflected  in  the  co-operation 
extended  to  Sonora  dealers. 


J.  H.  Smith,  of  Emporium,  Pa.,  Victor  dealer, 
has  put  in  a  large  record  rack.  He  also  has 
added  two  booths  finished  in  mahogany  and  fur- 
nished with  wicker  chairs. 


Applicant  for  Position — I  have  here  a  letter  of 
recommendation  from  my  minister. 

Head  of  Firm — That's  very  good  so  far  as  it 
goes,  but  we  won't  need  your  services  exactly 
on  Sundays.  Have  you  any  references  from  any- 
body who  knows  you  the  other  six  days  of  the 
week? 


The  Eads  Bros.  Furniture  Co.,  of  Fort  Smith, 
Ark.,  recently  opened  a  department  for  the  dis- 
play and  sale  of  a  full  line  of  Columbia  Grafo- 
nolas  and  records. 


Why  You  Should  Handle 
=  the  Pathe  Line  . 

THE  PATHE  LINE  IS  COMPLETE 

Machines    and    Records    of  Every  Class 
Pathe  products  are  backed  by  a  real  national  advertising  campaign 
The  Pathe  organization  is  equipped  to  co-operate  with  its  dealers  thoroughly  and  efficiently 
Let  Us  Tell  You  More  About  the  Pathe  Proposition 

ARMSTRONG  FURNITURE  COMPANY 

PATHE  DISTRIBUTORS  59  North  Main  Street,  Memphis,  Tenn. 


Domestic  Transfers 

OF 

Guaranteed  Quality 

We  own  and  operate  the  largest, 
most  complete  and  best  equip- 
ped Decalcomanie  factory  in 
the  United  States/  ^"- 

TOUR  ART  DEPARTMENT  CREATES 

oT»eisrA"irD"EsreNs  " 


Write  us  for  samples  and  prices 

PALM,  FECHTELER  &  CO. 

67  Fifth  Avenue,  New  York 
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OPEN  OFFICES  IN  CHICAGO,  ILL. 

Boston  Book   Co.,  Inc.,  Provides  for  Direct 
Representation  in  the  West 


NEW  VICTOR  STREET  CAR  CARDS 

Latest  Series  of  Four  Now  Ready  for  Use  of  the 
Dealers  in  Local  Campaigns 


The  Boston  Book  Co.,  Inc.,  manufacturer  of 
record  albums,  whose  main  office  is  at  103 
Broadway,  Brooklyn,  N.  Y.,  recently  announced 
that  owing  to  the  ever-increasing  volume  of 
Western  business  it  has  been  compelled  to  open 
up  a  Chicago  headquarters.  During  the  past  few 
months  the  need  for  a  representative  in  the 
Western  metropolis  has  grown  more  and  more 
apparent  which  resulted  in  the  above  announce- 
ment. The  Chicago  office  will  be  located  at 
1470  South  Michigan  avenue. 


FIRST  MEETING  OF  CREDITORS 

The  first  meeting  of  the  creditors  of  the  Franz 
Bruckner  Mfg.  Co.,  recently  adjudged  bankrupt, 
will  be  held  at  the  offices  of  Seaman  Miller, 
referee  in  bankruptcy,  2  Rector  street,  New 
York,  on  April  19  at  11.30,  for  the  purpose  of 
proving  claims,  appointing  a  trustee,  etc. 


So.  successful  has  proven  the  series  of  street 
car  cards  issued  by  the  Victor  Co.  for  the  use 
of  their  dealers  that  four  new  cards  have  been 
prepared  and  are  now  ready  for  use.  All  four 
cards  are  most  attractively  designed,  the  de- 
signs being  in  thorough  keeping  with  the  argu- 
ments presented  in  the  text.  One  card  calls 
attention  to  the  fact  that  the  Victrola  will  pro- 
vide music  for  any  occasion,  any  time  and  any- 
where, the  second  card  to  the  sacred  music  that 
may  be  provided  by  the  Victrola,  the  third  to 
Hawaiian  music  and  the  fourth  card  emphasizes 
the  fact  that  "With  a  Victrola  You  May  Choose 
Your  Own  Program.'' 


Among  the  incorporations  filed  with  the  Secre- 
tary of  State  of  New  York  at  Albany  last  week 
was  that  of  the  Phonograph  Filter  Corp.,  mu- 
sical instruments,  phonographs,  sound  filters, 
shares  no  par  value,  begin  with  $5,000;  G.  W. 
Hesselman,  D.  Weild,  Jr.,  L.  W.  Rosenthal.  ' 
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Use  Louisville 
Built-up  Stock 


For  Your 


Talking  Machine  Cases 


We  furnish  the  veneered  or  built-up  stock 
that  is  required  for  the  Sides,  Backs, 
Doors,  Domes,  etc.,  sawed  to  your  dimen- 
sions and  sanded  smoothly,  ready  for 
finish.  Mahogany,  Quartered  Oak  and 
American  Walnut. 

All  materials  carefully  selected  and  tested, 
face  veneers  of  good  figure,  properly 
matched;  well  glued  and  workmanship 
first  class  in  all  respects. 

Our  facilities  are  strictly  modern,  and 
enable  us  to  give  dependable,  prompt 
shipments.  We  manufacture  all  of  our 
sawed  and  cut  veneers. 


WILL  GLADLY  QUOTE  PRICE,  PER  SET, 
ON  YOUR  SPECIFICATIONS 

MINIMUM  ONE  HUNDRED  SETS  IN  ANY  ONE  MODEL 


THE 


Louisville  Veneer  Mills 

Makers  of  Good  Veneers  and  Panels  for  More 
Than  Quarter  of  a  Century 

LOUISVILLE,  KY. 


BRING  OUT  NEW  MOTOR 

Important  Announcement  Made  by  Crescent 
Talking  Machine  Co. — A  Feature  of  Interest 


One  of  the  most  vital  and  important  parts 
of  a  talking  machine  is  its  motor.  It  is  a  sub- 
ject that  has  been  much  discussed  and  the  im- 
portance of  having  the  right  motor  for  the  right 
machine  has  been  proven  beyond  a  doubt.  The 
Crescent  Talking  Machine  Co.  have  given  much 


The  New  Crescent  Motor 

consideration  to  this  matter  which  has  resulted 
in  their  bringing  out  an  entirely  new  motor  of 
their  own  which  is  expressly  suitable  for  their 
machines  retailing  from  $35  to  $100.  The  motor 
of  the  double  spring  type  contains  many  dis- 
tinguishing features,  according  to  the  manufac- 
turers, who  say:  "The  speed  lever  need  never  be 
removed  for  shipping  as  it  folds.  The  frame  is 
cast,  heavily  japanned.  All  other  parts  are  nickel 
and  gold  plated.  The  operation  of  the  motor  is 
absolutely  noiseless." 

Although  it  is  their  intention  not  to  enter  this 
field  in  a  competitive  way,  Dr.  R.  E.  Faldl,  mana- 
ger of  the  accessories'  department,  states  that 
they  have  provided  a  factory  output  beyond 
their  own  needs  and  the  surplus  will  be  offered 
the  trade  through  his  department. 


ATTRACTIVE  PATHE  ADVERTISING 

The  Pathe  Freres  Phonograph  Co.,  Brooklyn, 
N.  Y.,  carried  an  attractive  full-page  advertise- 
ment in  the  Saturday  Evening  Post  of  April  7, 
featuring  the  new  Pathe  records  for  April,  and 
the  distinctive  qualities  of  Pathe  disc  record- 
ing. The  Pathe  records  for  April  contain  se- 
lections by  Muratore,  the  famous  tenor,  Grace 
Hoffman,  American  soprano,  instrumental  nov- 
elties, Hawaiian  novelties,  and  in  fact  every 
type  of  record  now  in  popular  demand. 

The  descriptive  text  called  attention  to  the 
Pathe  sapphire  ball,  and  the  many  arguments 
which  the  Pathe  dealer  can  advance  in  its  be- 
half. At  the  bottom  of  the  page,  a  border  of 
Pathe  artists  was  presented,  including  portraits 
of  Muratore,  Muzzio,  Didur,  Ober,  Thibaud,  De 
Cisneros,  Slezak  and  Cavalieri. 


A  SIX=TIME  LOSS 

A  sale  made  but  not  recorded  is  a  six-time 
loss. 

1.  The  cost  of  goods  is  lost. 

2.  The  profit  that  should  have  been  made  on 
the  sale  is  lost. 

3.  The  time  taken  to  make  the  same  is  lost, 
which  time  could  have  been  spent  profitably  in 
other  work. 

4.  The  labor  of  handling  the  goods,  that  is, 
while  making  the  sale,  is  lost. 

5.  The  development  of  carelessness,  which  de- 
velops disloyalty,  which  develops  questionable 
practices,  which  develops  actual  thieving,  is  a 
loss,  a  serious  loss. 

6  And,  then  there  is  the  loss  from  tracing 
the  loss. 

There  are  your  six — think  of  them. 


TO  EXPLOIT _BAND  RECORDS 

The  Victor  Talking  Machine  Co.  in  a  recent 
circular  called  attention  of  dealers  to  the  advisa- 
bility of  featuring  band  records  within  the  next 
six  weeks  and  states  that  a  special  advertising 
campaign  regarding  such  records  will  be  fea- 
tured toward  the  end  of  May,  at  a  time  when 
the  majority  of  the  outdoor  amusement  parks 
will  be  ready  for  opening.  With  the  public  lis- 
tening to  band  concerts  it  is  only  natural  that 
they  should  desire  records  of  band  music. 
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MICA 


WE  MAKE  NOTHING  BUT 

We  have  secured  control  of  some  of  the  largest  CRYSTAL  EDGE 

regular  supplies  of  finest  domestic  and  imported 

India  Diaphragm  Mica 
in  the  United  Slates.    This  enables  us  to  give  DIAPHRAGMS 
efficient  service  and  fair  prices.    We  refer  to  scores  of  satisfied  customers 

The  PHONOGRAPH  APPLIANCE  CO.,  New  Brighton,  N.  Y. 

WINS  SUCCESS  AS  SPECIALIST  WAR'S  EFFECT  ON  INVENTIONS 


M.  E.  Taylor  Features  the  Victor-Victrola  and 
Victor  Records  Exclusively  in  Jackson,  Miss. 
— Enjoys  Four  Years  of  Progress 


Jackson,  Miss.,  April  3— One  of  the  particularly 
successful  talking  machine  stores  in  this  section 


M.  E.  Taylor's  Attractive  Quarters 

is  that  of  M.  E.  Taylor,  who  handles  Victrolas 
and  Victor  records  exclusively  in  his  store  in 
the  Century  Building,  on  East  Capitol  street. 

Mr.  Taylor,  who  has  spent  about  fifteen  years 
in  the  talking  machine  business,  having  been 
connected  with  some  of  the  leading  concerns  in 
the  South,  opened  his  own  store  about  four 
years  ago  when  the  E.  E.  Forbes  Piano  Co.,  with 
which  Mr.  Taylor  was  connected  as  manager  of 
the  Victrola  department,  decided  to  close  their 
local  branch. 

Mr.  Taylor  emphasizes  the  fact  that  he  han- 
dles Victrolas  and  records  exclusively,  for  he 
declares  that  one  of  the  secrets  of  success  in 
business  is  to  specialize,  particularly  under  mod- 
ern conditions.  "Every  dollar  we  make  in  profits 
is  placed  in  more  records,"  he  declares,  "so  that 
we  can  give  service  that  the  people  want.  We 
carry  a  complete  catalog  of  Victor  records  and 
no  customer  leaves  our  store  because  we  cannot 
give  him  the  record  he  wants.  We  have  a  sys- 
tem whereby  each  night  we  know  just  what  rec- 
ords have  been  sold  during  the  day,  and  can, 
therefore,  mail  an  order  for  fresh  records  of  that 
number  the  same  night." 

The  Taylor  store  is  attractively  fitted  up,  and 
equipped  with  sound-proof  demonstrating 
booths.  The  accompanying  photograph  shows 
the  interior  of  the  store,  with  Mr.  Taylor  seated, 
and  his  assistant,  Thos.  Frizzell,  standing. 

WHY  IT  DIDN'T  BOTHER  HIM 

"Is  the  house  very  quiet?"  he  asked  as  he  in- 
spected the  room  that  had  been  advertised  as 
to  let. 

"No,"  said  the  landlady,  wearily.  "I  can't 
truthfully  say  that  it  is.  The  four  babies  don't 
make  so  much  noise,  for  they  never  all  cry  at 
once;  and  the  three  pianos  and  the  talking  ma- 
chine one  gets  used  to,  and  the  parrot  is  quiet 
sometimes;  but  the  man  with  the  clarionet  and 
the  boy  that's  learning  to  play  the  flute  do  make 
it  noisier  than  I  wish  it  wasi" 

"That's  all  right,"  said  the  man  cheerfully, 
"live  and  let  live  is  my  motto.  I'll  take  the 
room  and  move  in  to-morrow,  and  the  little 
things  you  mention  .will  never  disturb  me  a 
particle.    Good  day." 

And  it  was  not  until  he  was  moved  in  ana 
was  settled  that  they  learned  his  occupation.  He 
played  the  trombone  in  an  orchestra. 


Some  Interesting  Data  Showing  How  War  Hin- 
ders Inventions  in  General,  Based  on  Experi- 
ences During  Previous  Conflicts,  Given 


It  is  evident  that  while  war  may  stimulate 
the  activity  of  the  maker  of  military  devices,  it 
hinders  invention  during  the  .war  period  to  a 
material  degree. 

In  1860  the  number  of  applications  filed  in 
the  Patent  Office  was  7,653,  a  steady,  natural 
growth  from  the  765  filed  in  1840.  -In  1861,  the 
first  year  of  the  Civil  War,  the  number  fell 
to  4,643,  and  though  it  grew  slowly  during  the 
years  of  the  war,  in  1864  it  was  only  6,972.  In 
1865,  the  year  the  war  ended,  the  applications 
jumped  to  10,664,  and  in  1868  this  number  had 


nearly  doubled,  remaining  in  the  neighborhood 
of  20,000  a  year  for  the  next  ten  years. 

In  1897  the  applications  were  47,905,  but  in 
1898,  the  year  of  the  war  with  Spain,  they  fell 
back  to  35,842. 

The  applications  grew  steadily  from  41,980  in 
1900  to  69,121  in  1911.  In  1914  they  were  70,404, 
and  in  1915,  the  second  year  of  the  war,  70,069. 
Last  year  there  were  71,033  applications,  with 
45,927  patents  and  reissues  granted. 

ARMSTRONG  CO.'S  GROWING  TRADE 

Memphis,  Tenn.,  April  6. — The  Armstrong  Fur- 
niture Co.,  59  North  Main  street,  distributor  for 
the  products  of  the  Pathe  Freres  Phonograph 
Co.,  New  York,  reports  the  consummation  of  a 
number  of  important  deals  whereby  well-known 
Southern  retail  houses  will  handle  the  Pathe  line. 
The  company  is  making  extensive  preparations 
to  handle  its  fall  trade,  and  at  the  present  time 
is  extending  its  dealers  efficient  and  result-pro- 
ductive service. 

MR.  CHAMBERLAIN'S  NEW  POST 

H.  Chamberlain,  who  had  been  associated  for 
a  number  of  years  with  the  Aeolian  Co.'s  adver- 
tising department,  and'  who  was  recently  ad- 
vertising manager  of  Aeolian  Co.  has  joined  the 
advertising  agency  of  Marx  &  Angus,  New  York, 
of  which  H.  T.  Proudfit,  who  was  advertising 
manager  of  the  Aeolian  Co.  for  several  years,  is 
vice-president. 


No.  10.  For 
Victrolas  and 
Sonoras. 


RECORD  BRUSH 

Patented  September  25  and  October  2,  1906.    September  7,  1907. 

Price  25c. 

By  automatically  removing  all  dust  and  dirt 
from  the  record  grooves  insures  that  which  is 
most  desired  by  all  owners  of  talking  machines, 


A  CLEAR  REPRODUCTION 


BRUSH  IN  OPERATION 


A  quick  seller.  Its  value  being  recognized  at  once.  Liberal 
discounts  to  jobbers  and  dealers.  Advertising  matter  supplied 
free  with  orders.  Sample  brush  and  price  list  mailed  on  re- 
quest to  qualified  jobbers  and  dealers.  In  ordering  give  number 
of  brush  desired,  as  above. 


'Talking  Machine  Co. 
97  Chambers  St.    nea»  chu»ch  st  New  York 
VICTOR  DISTRIBUTORS 
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BUSINESS  COURSE  IN  N.  Y.  U. 

Prominent  University  Will  Confer  Degree  of 
M.  B.  A.  After  Two  Years'  Study 


The  degree  of  M.  B.  A.,  or  master  of  business 
administration,  heretofore  granted  only  by  Har- 
vard University,  is  hereafter  to  be  conferred  by 
New  York  University.  The  University  Council 
announced  last  week  the  establishment  of  a 
graduate  division  of  business  administration. 
The  degree  will  be  offered  for  two  years'  grad- 
uate work,  one  of  which  must  be  at  New  York 
University. 

The  course,  which  will  be  under  Professor 
Williard  C.  Fisher,  was  established  because  the 
university  authorities  discovered  that  the  de- 
mand for  $4,000,  $5,000  and  $6,000  a  year  men  far 
exceeds  the  supply. 


story  just  like  an  ordinary  star  reporter  does 
occasionally!" 

The  members  of  the  Academy  turned  sadly 
away. 

"Too  bad,"  said  one,  "our  confrere  must  have 
eaten  Welsh  rabbit  last  night.  This  can  only  be 
a  dream." 

For  they  had  all  been  constant  readers  of  the 
magazine-newspaper  story,  and  knew  that  such 
a  thing  couldn't  happen. 


INCREASE  ITS  FACILITIES 


Presto  Phono  Parts  Corp.  Steadily  Increasing 
Its  Output  to  Meet  Demands 


During  the  past  few  months  the  Presto  Phono 
Parts  Corp.,  Brooklyn,  N.  Y.,  has  greatly  in- 


THE  IMPOSSIBLE 

"I  have  found  him!" 

The  great  scientist  burst  into  the  room  where 
the  Academy  of  Big  Brains  was  hard  at  work. 

As  one  man  the  members  rose  to  their  feet. 

"Who?"  they  demanded  in  chorus,  like  a  well 
trained  Ziegfeld  show.  ' 

The  great  scientist  sank  into  the  .chair  nearest 
him. 

"Out  in  the  park — sitting  on  a  bench — not 
realizing  his  uniqueness — most  marvelous  find 
-en  record!" 

"Impossible!"  began  the  chorus,  as  if  the  stage 
manager  had  pressed  a  button. 

"But  it  is  true!  He  acknowledged  it  him- 
self! And  he  has  written  reams  and  reams  of 
stories.     Some  of  which  have  been  published!" 

The  members  of  the  Academy  stared  in  as- 
tonishment, awaiting  the  denouement. 

"And  he  has  just  printed  a  story,"  continued 
the  great  scientist,  rapidly,  "in  which  the  cub 
reporter  doesn't  put  it  all  over  the  old  hands 
in  the  office,  but  falls  down  on  the  important 


and  it  has  been  particularly  successful  in  placing 
its  sound  boxes  and  tone  arms  with  prominent 
concerns  who  are  using  these  products  exclu- 
sively. 

A  considerable  portion  of  this  company's  suc- 
cess may  be  attributed  to  the  indefatigable  ef- 
forts of  its  president,  Otto  Paschkes,  who  has 
worked  day  and  night  in  order  to  render  maxi- 
mum service  to  the  Presto  clients.  Mr.  Paschkes, 
who  has  been  associated  with  the  phonograph 
industry  for  a  number  of  years,  is  in  charge 
of  the  executive  and  sales  divisions,  and  under 
his  direction  the  company's  business  had  in- 
creased steadily. 

The  Presto  Phone  Parts  Corp.  occupies  a 
modern  and  well-equipped  plant  in  the  Sperry 
Building  at  the  Manhattan  Bridge  Plaza.  This 
factory  is  up-to-date  in  every  detail,  and  special 
machinery  adds  to  the  efficiency  of  the  manu- 
facturing. The  company  recently  placed  on  the 
market  a  new  tone  arm,  designated  as  No.  4, 
which,  it  is  declared,  is  meeting  with  signal  suc- 
cess. 


Otto  Paschkes 

creased  its  facilities  in  order  to  cope  with  the 
orders  it  is  receiving  from  manufacturers 
throughout  the  country.  This  company  manu- 
factures a  complete  line  of  phonograph  parts, 


APPROPRIATED  THE  "COUSTICS" 

The  advance  agents  of  travelling  exhibitions 
are  usually  careful  to  ascertain  the  peculiarities, 
the  merits  and  demerits  of  the  halls  they  are  to 
exhibit  in,  for  the  benefit  of  the  performers  when 
they  arrive.  One  of  these  agents,  having  hired 
a  hall  in  a  Kentucky  town,  asked  the  proprietor 
of  the  building: 

"How  are  the  acoustics  of  your  hall?" 

"The  which?"  said  the  Kentuckian. 

"The  acoustics." 

"Well,  I'll  tell  you,"  said  the  proprietor,  look- 
ing a  little  puzzled  at  first  and  then  indignant. 
"Ye  see,  thar  was  a  minstrel  compn'y  'long  here 
'bout  two  weeks  ago,  in  my  place,  an'  they  stole 
'bout  everything  they  could  lay  their  han's  on. 
I  ain't  seen  any  coustics  'round  sence  they  was 
here,  an'  it  wouldn't  s'prise  me  a  grain  ef  them 
minstrels  had  gone  an'  tuck  'em." 


ICKER1NGS 

PITTSBURGH,  PA 
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CONGRATULATIONS  ON  ANNIVERSARY 

The  Stern  Talking  Machine  Co.  Have  Built  Up 
a  Strong  Organization  Within  a  Year — Ex- 
pansion the  Keynote  of  This  Establishment 


San  Francisco,  CaL;,  April  6. — Frederick  Stern, 
president  and  general  manager  of  the  Stern 
Talking  Machine  Corp.,  1085  Market  street,  is 
receiving  the  congratulations  of  his  many- 
friends  upon  the  company's  first  anniversary. 
With  his  customary  progressiveness  Mr.  Stern 
is  also  using  good-sized  newspaper  space  to 
let  the   general  public   know   that   the  Stern 


Section  of  Stern  Store  Showing  Reception  Room 

Talking  Machine  Corp.  has  passed  the  first  mile- 
stone in  its  career. 


One  year  ago  to-day  Mr.  Stern  opened  an  es- 
tablishment for  the  wholesale  and  retail  distri- 
bution of  Rex  machines  and  records.  His  ad- 
vertising appropriation  was  insignificant  and  his 
store  was  correspondingly  small.  In  twelve 
months  his  business  has  increased  so  rapidly 
that  he  is  buying  machines  in  carload  lots,  his 
advertising  contracts  call  for  large  space  in  all 
of  the  leading  newspapers,  and  he  is  occupying 
ten  times  the  original  amount  of  store  space. 

According  to  its  present  plans  the  Stern  Talk- 
ing Machine   Corp.  will   expand  considerably 


during  the  coming  year  from  a  wholesale  stand- 
point. Co-operation  along  practical  lines  will 
be  extended  to  the  dealers,  and  every  effort 
will  be  made  to  have  the  company's  represen- 
tatives achieve  the  same  measure  of  success  as 
the  Stern  Talking  Machine  Co.  attained  in  its 
first  year. 

THE  OPTIMIST  IS  THE  WINNER 

Sure,  this  world  is  full  of  trouble — 

I  ain't  said  it  ain't. 
Lord!  I've  had  enough  an'  double 

Reason  for  complaint. 
Rain  an'   storm  have  come  to  fret  me, 

Skies  were  often  gray; 
Thorns  an'  brambles  have  beset  me, 

On  the  road — but  say, 

Ain't  it  fine  to-day! 

What's  the  use  of  always  weepin', 

Makin'  trouble  last? 
What's  the  use  of  always  keepin' 

Thinkin'  of  the  past? 
Each  must  have  his  tribulation, 

Water  with  his  wine, 
Life,  it  ain't  no  celebration. 

Trouble?    I've  had  mine — 

But  to-day  is  fine. 

It's  to-day  that  I  am  livin', 

Not  a  month  ago, 
Havin',  losin',  takin',  givin', 

As  time  wills  it  so. 
Yesterday  a  cloud  of  sorrow 

Fell  across  the  way; 
It  may  rain  again  to-morrow, 

It  may  rain — but  say, 

Ain't  it  fine  to-day! 


TAKES  CHARGE  IN  FITCHBURG 

Herbert  E.  Young,  formerly  manager  of  the 
Edison  phonograph  department  of  the  Fitch- 
burg  Hardware  Co.,  and  more  recently  a  sales- 
man for  Thos.  A.  Edison,  Inc.,  has  taken  charge 
of  the  Edison  phonograph  department  of  the 
Iver-Johnson  Sporting  Goods  Co.,  Fitchburg, 
Mass. 

David  W.  Gronquist,  a  talking  machine  sales- 
man, died  last  week  at  New  Haven,  Conn.,  aged 
twenty-seven. 


"The  Friend  of  the  Dealer" 

The  Hoffay  AIRTIGHT  Phonograph 


Models  $75,  $100,  $150,  $200,  $250 
HOFFAY  TALKING  MACHINE  CO.,  Inc. 

500  FIFTH  AVENUE  NEW  YORK  CITY 


BRUNSWICK  SHOP  IN  WATERLOO,  IA. 

Local  Men  to  Act  as  State  Distributors  for  the 
Brunswick  Phonograph 

Waterloo,  Ia.,  April  4. — Through  a  deal  con- 
summated between  Chas.  E.  Owens  and  J.  K. 
Munn,  of  this  city,  and  the  Brunswick-Balke- 
Collender  Co.,  Chicago,  this  city  will  be  made 
the  chief  distributing  point  in  Iowa  for  the 
Brunswick  phonographs.  The  local  men  have 
leased  the  building  at  502  Commercial  street  and 
will  spend  a  large  sum  in  remodeling  the  build- 
ing and  installing  elaborate  fixtures  and  lighting 
effects.  It  is  expected  to  be  ready  for  occu- 
pancy some  time  during  the  current  month,  and 
will  be  known  as  the  Brunswick  Phonograph 
Shop. 

ISSUE  NEW  CATALOG 

The  K.  Nicholson  Furniture  Co.,  Chase  City, 
Va.,  has  just  issued  an  attractive  new  catalog 
of  its  talking  machine  record  cabinets  which 
shows,  four  new  styles  of  cabinets  in  addition 
to  those  previously  listed.  These  cabinets  have 
won  recognition  for  their  sturdy  construction, 
and  the  fact  that  the  best  grade  woods  are  used 
in  their  manufacture.  The  company  is  offering 
to  send  its  dealers  advertising  helps  which  are 
said  to  be  very  effective,  and  have  proven  sales 
producers. 


The  Victor  Company 

Greatest  among  all  American  manufac- 
turers from  the  standpoint  of  "Dealer 
Service",  cannot  consider  each  Dealer's 
distinctively  individual  needs. 

It  is  impossible. 

This  we  consider  to  be  our  function  as  a 
progressive  Victor  Jobber. 

It  is  our  ambition  to  be  of  service  to  each 
individual  dealer,  whom  we  supply,  in  an 
intimate,  personal  way. 

The  Oldest  Victor  Distributors  in  the  South  West 

KANSAS  CITY,  MO. 
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LOCATED  IN  ITS  NEW  HOME 

Rishell  Phonograph  Co.  Have  Handsomely 
Equipped  and  Centrally  Located  New  York 
Office  at  Thirty-eighth  street  and  Madison 
Avenue — Also  Lease  Boston  Quarters 


The  Rishell  Phonograph  Co.  is  now  located  in 
its  new  New  York  warerooms  in  the  Heckscher 
building  at  the  southwest  corner  of  Thirty- 
eighth  street  and  Madison  avenue.  This  build- 
ing is  one  of  the  finest  in  its  district  and  the 
Rishell  Co.  was  the  first  tenant  to  move  in, 
having  negotiated  a  lease  for  the  entire  third 
floor  while  the  building  was  in  course  of  con- 
struction. 

Eighteen  months  ago  the  J.  K.  Rishell  Fur- 
niture Co.  opened  showrooms  in  New  York 
for  the  exclusive  use  of  the  trade,  a  showroom 
where  the  dealers  could  bring  and  send  their 
customers  with  the  knowledge  that  their  re- 
quirements would  receive  careful  attention. 
These  showrooms  were  located  at  56  West 
Forty-fifth  street,  and  the  company  leased  two 
floors  to  display  its  complete  line  of  furniture 


which  some  time  ago  was  increased  by  the  ad- 
dition of  the  Rishell  phonographs.  It  outgrew 
this  space  several  months  ago  when  it  leased 
its  present  quarters. 

The  Rishell  line  of  phonographs  has  been  suc- 
cessful since  the  first  month  it  was  placed  on 
the  market,  and  they  are  now  being  handled 
by  representative  dealers  who  are  enthusiastic 
in  their  praises  of  their  constructional  qualities 


and  artistic  appearance.  A  complete  line  of 
phonographs  is  prominently  displayed  in  the 
new  New  York  warerooms,  and  many  dealers 
have  visited  the  company's  headquarters  recently 
and  placed  large  orders  for  their  fall  trade. 

The  Rishell  Phonograph  Co.  has  recently 
leased  quarters  at  69  Canal  street,  Boston,  in 
order  to  co-operate  with  its  clientele  in  New 
England. 


COVERS  FOR  "TALKERS"  IN  THE  HOME 

New  Specialty  That  Will  Appeal  to  a  Wide 
Constituency  of  Talking  Machine  Buyers 


Almost  every  day  brings  forth  some  new 
article  salable  in  the  talking  machine  trade. 
It  was  left  to  the  Aladdin  Phonecover  Co., 
80  Fifth  avenue,  New  York,  a  new  concern  in 
the  field,  to  bring  out  a  cover  for  the  talking 
machine  in  the  home  and  also  equally  suitable 
for  the  store  of  the  dealer.  There  is  every 
reason  to  believe  that  there  will  be  a  demand 
for  this  accessory,  particularly  during  the  sum- 
mer months  ahead.  It  is  the  custom  in  many 
households  throughout  the  country  to  purchase 
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Gabel-OIa  in  Circassian  Walnut 
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You  don't  have  to 


Change  Needles — Change  Records — Wind  it  up — 

An  entire  evening  of  high-class  entertainment  is  started 
by  the  pressing  of  a  button.  Ideal  for  the  home,  for 
the  dancing  school  and  for  the  restaurant. 

GABEL'S  ENTERTAINER  COMPANY 

GENERAL  OFFICES  AND  FACTORY,  210  NORTH  ANN  STREET,  CHICAGO 
Loop  Downtown  Offices,  Suite  512,  117  North  Dearborn  Street 


of  their  furniture  dealers  slip  covers  for  their 
furniture  and  in  a  great  many  homes  the  talk- 
ing machine  is  found  to  be  among  the  finest 
pieces  of  furniture  in  the  home.  It  is  planned 
to  produce  these  covers  in  stock  sizes  to  fit 
the  various  models  of  the  standard  machines. 
They  will  be  made  up  in  various  designs  and  in 
the  usual  slip  cover  cloths,  cretonnes,  leather- 
ettes and  khaki.  This  new  concern  plans  to 
market  their  product  on  the  first  of  May. 


WATKIN  CO.  FEATURING  COLUMBIA 

Dallas  Concern  Using  Attractive  Publicity 
Regarding  Grafonola — Issues  Booklet  on  the 
Cortinaphone  Language  Method 


Dallas,  Tex.,  March  31.— The  Will  A.  Watkin 
Co.  has  been  featuring  the  Columbia  Grafonola 
in  some  very  attractive  advertisements  which 
have  appeared  recently  in  the  local  press.  The 
present  wave  of  patriotism  which  is  steadily 
mounting  throughout  the  country  was  the.  sub- 
ject of  one  of  these  ads,  in  which  patriotic 
marches  and  songs  were  listed.  Another  adver- 
tisement contains  the  endorsement  of  the  Grafo- 
nola written  by  Pavlowa. 

The  Cortinaphone  Language  Records  are  also 
being  featured  by  the  Watkin  Co.  through  the 
medium  of  a  little  folder  which  has  been  sent 
to  its  customers.  The  folder  calls  attention  to 
the  desirability  of  learning  a  foreign  language, 
and  the  easy  and  logical  method  of  acquiring  a 
familiarity  with  a  foreign  tongue  through  the 
use  of  the  Cortinaphone  method.  Demonstra- 
tions of  the  Cortinaphone  language  repords  are 
being  made  every  week  at  the  Watkin  store  in 
this  city. 


m  p. 


WILL  SELL  5=CENT  ENVELOPES 

O.  Department  Plans  to  End  Short  Postage 
Nuisance 


In  order  to  eliminate  the  short  postage  nui- 
sance, especially  on  letters  to  foreign  countries, 
an  envelope  bearing  a  S-cent  stamp  will  be  issued 
shortly  by  the  post  office  authorities. 

Many  plans  to  overcome  this  evil  have  been 
put  forward  from  time  to  time,  ranging  from 
separate  letter  boxes  for  foreign  mail  to  the  use 
of  distinctive  style  and  colors  of  stationery,  all 
designed  to  fix  the  attention  of  the  clerk  having 
the  stamping  of  the  mail  under  his  charge.  The 
use  of  an  envelope  already  stamped  with  the 
proper  postage  proved  the  most  effective  check 
when  tried  out  in  Cleveland. 

The  envelopes  will  be  furnished  either  plain 
or  with  return  card  printed  in  the  corner.  The 
plain  envelopes  will  cost  $52.28  a  thousand  and 
may  be  obtained  in  any  quantity;  printed  en- 
velopes will  cost  44  cents  extra. 


RECENT  COLUMBIA  VISITORS 


Among  the  recent  visitors  at  the  executive 
offices  of  the  Columbia  Graphophone  Co.,  New 
York,  were  S.  H.  Nichols,  Walter  Eckhardt  and 
H.  A.  Yerkes,  district  managers  respectively,  in 
Pittsburgh,  Philadelphia  and  Chicago.  They 
spent  some  time  in  conference  with  U.  S.  Man- 
ager Fuhri,  going  over  routine  matters  pertinent 
to  affairs  in  their  individual  territories.  Inci- 
dentally, they  all  reported  the  closing  of  a  March 
business  that  topped  by  a  large  margin  any  pre- 
vious March  sales  record,  and  told  of  bright 
prospects  for  future  trade. 


pll 


liiil: 


Thomas  Conboy  has  made  a  number  of  im- 
provements in  his  music  store  on  First  avenue, 
Morrison,  111.  He  has  divided  the  store  giving 
the  front  half  over  to  player-pianos,  and  the  rear 
section  to  Victrolas. 
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Setting  Machine  Into  the  Open  Cabinet 


Changes  a  Small  Portable 
Talking  Machine  Into  a  Beau- 
tiful Cabinet  Type  Instantly 

A  Proved  and  Decided  Success 

The  Lundstrom  "Converter  Cabinet  was  hardly  announced  when  or- 
ders exceeded  capacity.  In  fact  for  four  months  we  have  been  forced 
to  withhold  selling  effort  to  enable  us  to  catch  up  with  orders.  Almost 
immediately  after  receiving  their  first  shipments,  dealers  have  come 
back  with  orders  for  more  Cabinets.  With  materially  increased  facili- 
ties, we  are  4iow  caught  up  and  so  again  call  your  attention  to  this 
remarkable  and  thoroughly  practical  Talking  Machine  Cabinet. 

By  setting  a  $15  or  $25  Victrola  into  this  cabinet,  you  convert  it  into 
an  enclosed  cabinet-type  machine — in  a  jiffy. 

Think  of  the  hundreds  perhaps  thousands  of  small  Victrolas  in  use  in 
every  community — to  whose  owners  you  can  easily  sell  a  "Converto." 
Here's  a  big,  ready  market  waiting  for  you ! 

Then  think  of  the  many  combinations  you  can  sell — a  small  Victrola 
and  a  "Converto"  cabinet  at  a  combined  price  much  less  than  the  low- 
est priced  cabinet  type.  Many  people  want  cabinet  types  but  can't 
afford  the  higher  price.  You  can  sell  them  this  combination — and 
increase  your  record  business. 

With  the  Lundstrom  Converto  Cabinets,  a  Victor  dealer  can  success- 
fully meet  the  competition  of  the  numerous  cheap,  inferior  talking- 
machines  now  flooding  the  market. 


Patent  APPLIED  FOR 


Enclosed  Type  Phonograph  Cabinet 

No.  1  for  $15  and  No.  2  for  $25  Victrola.  The  machine  itself  re- 
mains portable.  The  doors  of  the  cabinet  and  doors  of  machine  open 
in  such  a  way  as  to  form  a  sound  amplifying  chamber  that  increases 
and  improves  the  sound.  Record  compartment  will  hold  about  70 
records  of  any  size.  Handle  of  machine  passes  through  cabinet 
(with  extension  which  we  provide)  so  that  it  can  be  wound  from 
the  outside  like  any  cabinet  talking  machine. 


Retail  Prices 

No.  1  Converto  Cabinet  for  Victor  "IV" 
No.  2  Converto  Cabinet  for  Victor  "VI" 


$20 
$25 


Made  in  Quartered  Oak  to  match  machine.  We  allow  liberal  dis- 
count— a  good  profit  on  every  cabinet  sold. 

Write  at  once  for  full  particulars  and  dealers'  discount 

The  C.  J.  Lundstrom  Mfg.  Co. 

LITTLE  FALLS,  N.  Y. 


CabinetJ  Closed 


76 


THE   TALKING   MACHINE  WORLD 


A  STUDY  IN  VALUES 

By  W.  J.  Dawson,  Superintendent  of  Record 
Production  in  the  Factory  of  the  American 
Graphophone  Co.,  Bridgeport,  Conn. 


THE  GLOBE- WERNICKE  SECTIONAL  DISC  RECORD  CABINET 


One  of  the  most  highly  appreciated  of  my 
earthly  possessions  is  a  little  card  upon  which 
is  printed  a  list  of  "Twelve  Things  to  Remem- 
ber," these  having  been  taken  from  the  experi- 
ence of  the  late  Marshall  Field. 

The  first  is  "The  Value  of  Time."  This  always 
brings  to  mind  the  story,  which  we  all  remem- 
ber, of  the  "golden  hour,  set  with  sixty  diamond 
minutes,"  etc.,  which  was  "lost  somewhere  be- 
tween sunrise  and  sunset,"  and  for  which  no 
reward  was  offered  as  it  could  not  be  recovered. 

How  many  of  us  lose  a  fortune  each  day  by 
the  loss  of  these  golden  hours?  And  many  times 
the  fortune  belongs  to  the  "other  fellow" — 
our  employer.  Would  it  not  be  well  for  us 
to  put  a  little  higher  valuation  on  our  time, 
since  it  is  a  possession  which  we  can  dissipate, 
and  doubtless  eventually  regret,  or  use  judi- 
ciously, for  the  benefit  of  employer  and  em- 
ployee. It  is  human  nature  to  regret  that  of  our 
possessions  which  is  lost,  even  though  there  is 
a  chance  of  recovering  it;  then  how  much  more 
should  we  regret,  and  try  to  prevent,  the  loss  of 
a  thing  that  can  never  be  recovered. 

The  second  "Thing  to  Remember"  is  called 
"The  Success  of  Perseverance."  This  calls  to 
memory  the  story  of  the  old  Scotch  hero,  Rob- 
ert Bruce,  who,  about  to  be  defeated  by  his 
enemies,  was  hiding  in  a  cave  when  he  chanced 
to  observe  a  spider  spinning  its  web.  Time 
after  time  Bruce  tore  the  web  down,  but  each 
time  he  did  so  the  spider  began  another,  until 
finally  Bruce  could  not  help  being  struck  by  the 
spider's  perseverance. 

We  all  remember  reading  how  he  took  a  les- 
son from  it  and  immediately  set  out  again  to 
the  scene  of  warfare  and  completely  vanquished 
his  enemies.  This  little  tale  might  end  with 
those  oft  repeated  lines.  "If  at  first  you  don't 
succeed,  try,  try,  again."  So  much  for  perse- 
verance. 


The  accompanying  illustration  gives  an  idea 
of  the  substantial  construction  of  the  Globe- 
Wernicke  sectional  disc  record  cabinet.  This 
interior    is    placed    within    a  Globe-Wernicke 


ruled  spaces  numbered  1  to  90,  to  accommodate 
the  names  of  90  double  faced  records.  Each 
record  is  given  a  number  and  placed  in  the  com- 
partment having  the  same  number.    Two  sets 


bookcase  section,  which  results  in  a  solid, 
"Built-to-Endure"  cabinet. 

The  compartments  are  numbered  consecu- 
tively 1  to  90.  An  index  in  an  extra  compart- 
ment to  the   extreme   left  has  ninety  double 


of  ninety  gummed  numbers  are  furnished  with 
each  index.  This  permits  a  double-faced  record 
to  bear  its  number  on  both  sides.  This  device 
is  one  of  several  types  manufactured  by  the 
Globe-Wernicke  Company,  of  Cincinnati. 


The  last  quotation  I  give  is  "The  Power  of 
Example."  It  is  a  little  trait  of  human  nature 
which  we  all  possess — the  desire  to  make  a  lit- 
tle better  showing  than  someone  else  in  our 
class,  and  to  equal  the  "man  higher  up."  Then 
why  not  specialize  on  the  thing  we  are  experi- 
enced in?  Instead  of  trying  to  cope  with  a 
strange  condition,  why  not  become  thoroughly 
efficient  in  our  own  line,  thereby  setting  a  stand- 
ard for  perfection  for  the  "other  fellow"  to 
envy.  This,  on  the  surface,  may  appear  a 
slightly  selfish  "virtue,"  but  isn't  it  justifiable? 
If,  by  being  selfish,  we  can  set  a  good  example 
for  someone  else  to  follow,  is  it  not  far  better 


than  to  set  a  poor  one,  or  perhaps  none  at  all? 

It  is  apparent  that  by  using  our  energies  in 
the  proper  directions  we  can  attain  that  perfec- 
tion of  production  which  "Columbia"  repre- 
sents, thereby  setting  the  standard  instead  of 
following  it. — The  Tonearm. 


G.  T.  WILLIAMS  CO. 

Victor  Wholesale  Exclusively 

217  Duffield  Street  BROOKLYN,  N.  Y. 

Co-operation 
Service 
Efficiency 
Knowledge 

This  organization  aims  to  Co-operate  with  Victor  dealers 
along  practical  lines. 

Our  Service  means  all  that  the  word  implies — thorough 
and  painstaking. 

Efficiency  in  every  department  of  our  business  is  one  of 
our  hobbies. 

A  Knowledge  of  the  Victor  industry  as  a  whole  makes 

G.  T.  Williams  Co.  Victor  Service 

"A  Standard  for  Comparison" 


JOINS  COLUMBIA  WHOLESALE  STAFF 

R.  F.  Bolton,  district  manager  of  the  Columbia 
Graphophone  Co.,  New  York,  announced  this 
week  the  appointment  of  R.  R.  Wilson  as  a 
member  of  the  company's  wholesale  traveling 
staff.  He  will  visit  the  dealers  in  the  upper 
part  of  New  York  City  and  north  as  far  as  the 
border  line  of  Connecticut. 

Mr.  Wilson,  who  was  previously  associated 
with  the  Pittsburgh  division  of  the  Columbia 
Graphophone  Co.,  succeeds  A.  H.  Landay,  who 
resigned  from  the  Columbia  wholesale  staff  this 
week. 


FEWER  BUSINESS  FAILURES 


First   Quarter  of   1917   Had  3,936— Liabilities 
$52,307,099 

With  business  continuing  remarkably  active 
and  profitable,  the  country's  commercial  mor- 
tality remains  relatively  moderate,  insolvencies 
reported  to  R.  G.  Dun  &  Co.,  during  the  first 
quarter  of  1917,  exclusive  of  banks  and  other 
fiduciary  suspensions,  numbering  3,937  and  sup- 
plying liabilities  of  $52,307,099.  This  is  the  best 
numerical  exhibit  for  the  period  since  1^10,  when 
there  were  3,525  failures,  and  the  sum  of  money 
involved  is  smaller  than  in  all  years  back  to 
1909,  which  disclosed  an  indebtedness  for  the 
first  three  months  of  about  $44,500,000. 

The  present  figures  contrast  with  5,387  de- 
faults for  $61,492,746  last  year;  7,216  for  $105,- 
703,335  in  the  opening  quarter  of  1915— the 
maximum  point  on  record — and  4,826  reverses  in 
1914  for  $83,221,826.  Compared  with  1916, 
trading  insolvencies  make  the  most  satisfactory 
showing  with  a  27  per  cent,  reduction  in  num- 
ber, from  3,860  to  2,281,  and  a  32  per  cent,  con- 
traction in  amount,  $20,908,655  against  $31,- 
348,161,  while  among  manufacturers  failures 
were  fewer  by  25  per  cent.,  937  in  comparison 
with  1,243,  and  the  liabilities  fell  from  $23,- 
807,210  to  $20,082,297,  or  16  per  cent. 


OCCUPYING  NEW  QUARTERS 

The  Columbia  Music  Co.,  608-10  Ludington 
street,  Escanaba,  Mich.,  on  April  1  removed 
to  new  and  more  commodious  quarters  in  the 
Jepson  Building.  The  present  Columbia  store 
is  to  be  rebuilt  into  a  garage. 
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ALETHETONE 


For  Immediate  Profits 
and  Increasing  Business 


(Pronounced  Aleeth-atone ) 


To  meet  the  demands  of  high  grade  dealers  for  a  reproducing  instrument  surpassing  all 
others  in  purity  and  volume  of  tone  we  have  perfected  the  ALETHETONE.  Built  like  a 
violin,  the  tone  chamber  gives  forth  tones  of  brilliant  purity  and  a  degree  of  resonance  and 
strength  that  is  absolutely  astonishing. 

The  ALETHETONE  is  built  in  a  complete  line  of  styles  and  sizes  and  at  prices  to  meet  the 
requirements  of  the  market.  The  cabinet  work  and  finish  are  of  the  highest  refinement;  the 
motor  is  powerful,  multiple  spring,  even  speed  and  non-vibrating ;  universal  tone  arm— plays 
any  and  all  records. 

Dealers  Will  find  our  proposition  unusually  attractive.    Write  for  literature  and  details. 

THE  STEVENS  ORGAN  &  PIANO  CO. 

(35  years  in  organ  building  and  piano  construction) 

MARIETTA,  OHIO 

Traveling  piano  salesmen  desiring  a  profitable  line  on  a  commission  basis  are  invited  to  communicate  with  our  sales  department- 


LOS  ANGELES  DEALERS  CATCHING  UP  ON  THEIR  STOCKS 

Now  in  Better  Shape  to  Handle  Steady  Volume  of  Business — War  Situation  Causes  Worry  Regard- 
ing Supplies — Several  Local  Concerns  Enlarging  Quarters — Interesting  Personal  Items 

than  pleased  at  the  present  outlook  and  says 
his  only  worry  is  to  get  enough  goods. 

Herman  Beck,  the  "general  manager  of  the 
talking  machine  department  for  the  Geo.  J. 
Birkel  Music  Co.,  exclusive  Victor  dealers,  says 
things  are  humming  in  his  line.  Mr.  Beck  is 
very  much  pleased  with  the  way  things  are  go- 
ing in  his  department  and  their  business  is 
increasing  daily. 

The  Colyear  Furniture  Co.,  507  South  Main 
street,  who  handle  the  Pathephone,  both  whole- 
sale and  retail,  have  opened  up  quite  an  active 
campaign  in  their  line  and  have  licensed  several 
new  dealers  lately.  Mr.  Colyear  carries  an  up- 
to-date  stock  in  both  machines  and  records 
and  considers  the  talker  department  one  of 
the  best  in  his  large  establishment. 

The  Andrews  Music  Co.  have  joined  the  ranks 
of  the  exclusive  Victor  dealers  and  are  intend- 
ing to  carry  a  larger  and  more  complete  stock 
than  ever. 

The  Broadway  Department  Store,  exclusive 
Sonora  dealers,  are  now  featuring  that  machine 
and  expect  a  large  shipment  of  all  models,  al- 
though they  now  have  a  large  and  up-to-date 
stock.  Mr.  Guyette,  the  manager  of  that  de- 
partment, is  figuring  on  enlarging  his  depart- 
ment to  accommodate  the  business. 

The  Eastern  Outfitting  Co.,  of  South  Main 


Los  Angeles,  Cal.,  April  5. — March  so  recently 
closed  was  an  exceptional  month  for  Los  An- 
geles inasmuch  as  the  local  dealers  have  made 
a  show  of  catching  up  with  their  back  orders, 
besides  having  a  small  surplus  on  hand  to 
care  for  present  needs.  The  scarcity  of  both 
machines  and  records  has  been  felt  more  keen- 
ly in  this  district  this  year  than  ever  before. 
Just  what  effect  the  war  times  may  have  on 
transportation  facilities  is  now  the  most  im- 
portant question  before  the  merchants  and  it  is 
causing  them  no  end  of  worry  at  present.  No 
part  of  the  country  seems  to  have  such  trouble 
in  getting  supplies  as  the  Pacific  Coast  and 
until  that  matter  is  adjusted  satisfactorily  it 
will  always  be  a  source  of  trouble  to  Western 
dealers.  The  outlook  this  year  is  very  bright 
and  prospects  point  to  the  best  years  of  all 
in  the  talking  machine  business.  The  growing 
demand  for  the  larger  model  machines  is  a  great 
source  of  gratification  to  the  dealers  and  shows 
that  the  people  are  holding  the  talking  ma- 
chine in  greater  respect  than  heretofore. 

H.  M.  Parcham  of  the  Montana  Phonograph 
Co.,  Edison  jobbers  in  Helena,  Mont.,  is  visit- 
ing relations  in  this  city.  He  says  trade  is 
very  good  in  his  home  town  and  is  very  en- 
thusiastic about  the  Edison  line. 

Miss  Elizabeth  O'Connor,  representing  the 
educational  department  for  the  Victor  Talking 
Machine  Co.,  has  been  in  this  vicinity  for 
several  weeks  and  is  doing  a  great  deal  of  good 
work  in  the  city  schools,  most  of  whom  have 
Victor  machines.  Miss  O'Connor  is  very  much 
pleased  with  the  number  and  the  success  of 
the  Victors  in  the  schools. 

Walter  Allee,  lately  with  the  Paulin  Music 
Co.,  of  Santa  Barbara,  Cal.,  has  taken  a  position 
with  the  Wiley  B.  Allen  Music  Co.  in  this  city. 
Mr.  Allee  is  very  much  pleased  with  his  new 
place  and  reports  business  good.  He  sold  a 
Victrola  XVII  Electric,  driftwood  finish,  last 
week,  the  first  one  to  be  sent  to  the  Coast. 

The  local  Red  Cross  Society  has  been  us- 
ing an  Edison  Disc  Model  C250  and  a  Victor  V 
as  an  incentive  to  bring  people  in  to  their  head- 
quarters, which  are  located  on  Spring  street  be- 
tween Third  and  Fourth  streets.  The  ladies  say 
that  the  machines  have  been  a  great  attraction 
and  have  been  the  means  of  bringing  in  many 
people. 

O.  A.  Lovejoy,  manager  of  the  Diamond  Dis- 
tributing Co.,  340  South  San  Pedro  street,  has 
been  compelled  to  enlarge  his  place  of  busi- 
ness, owing  to  the  large  increase  of  his  trade. 
The  company  now  occupies  the  entire  building 
at  the  above  address. 

C.  S.  Ruggles,  local  manager  for  Sherman, 
Clay  &  Co.,  located  in  the  Parmalee-Dohrman 
Building,  will  extend  his  place  to  the  front  of 
the  building.  This  will  give  them  nearly  the 
entire  fifth  floor  and  undoubtedly  they  will 
eventually  have  it  all.     Mr.  Ruggles  is  more 


street,  are  now  carrying  a  complete  line  of 
Columbia  machines  and  records.  The  depart- 
ment is  under  the  management  of  Mr.  Scott, 
who  was  connected  for  a  number  of  years  with 
the  Columbia  Phonograph  i  Co.  Mr.  Scott  is 
building  up  a  very  nice  business  and  is  very 
much  pleased  with  the  results  that  he  has 
achieved  in  that  department. 


DANCE  OF  COLUMBIA  EMPLOYES 

All  arrangements  have  been  made  for  the 
subscription  dance  to  be  given  by  the  em- 
ployes of  the  executive  office  of  the  Columbia 
Graphophone  Co.  next  Thursday  in  the  ball- 
room of  the  St.  George  Hotel,  Brooklyn,  N.  Y. 
A  well-known  orchestra  has  been  engaged  for 
the  occasion  and  judging  from  the  enthusiasm 
manifested  on  all  hands,  this  dance  will  be 
the  banner  one  in  the  series  given  by  the 
Columbia  Co.'s  employes. 


INCORPORATED 

A  certificate  of  incorporation  was  issued  last 
week  to  the  White  Hall  Co.,  Inc.,  of  Jamaica, 
L.  I.,  for  the  purpose  of  dealing  in  talking 
machines.  The  capitalization  of  the  concern  is 
$15,000,  the  directors  being  Sidney  Fuerst  and 
Calvin  V.  and  Marie  B.  Campbell. 


D.  W.  Wile,  of  Ashland,  O.,  dealer  in  Edison 
and  Victor  machines,  has  moved  his  business  to 
a  new  location  in  the  Santsell  Building. 


Universal  Tone-Arm  No.  4 

NOW  Ready  for  Delivery 


This  new  tone-arm  has  a  number  of  exclusive 
features  that  make  it  a  splendid  proposition 
for  manufacturers  of  high-grade  machines. 

Write  today  for  prices  and  samples 

PRESTO  PHONO  PARTS  are  made  in  the  best  plant 
in  the  east  devoted  to  the  manufacture  of  phono  parts. 

We  are  manufacturing  all  phonograph  parts.  Prompt 
deliveries  and  guaranteed  products. 

Let  Us  Estimate  On  Your  1917  Orders 

PRESTO  PHONO  PARTS  CORPORATION 

Factory  and  Executive  Office  :  Sperry  Building,  Manhattan  Bridge  Plaza,  Brooklyn.  N.  Y. 
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SUGGEST  PATRIOTIC  DISPLAYS      SECURE  BIG  RESULTS  FROM  ADVERTISING  IN  THE  WORLD 


Important  Letter  Sent  Out  by  Trade  Promotion 
Department  of  the  Columbia  Graphophone 
Co.  to  Dealers  Throughout  the  Country 


W.M.  PHILLIPS,  president 


MAURICE  RICHMOND,  Treasurer 


The  trade  promotion  department  of  the 
Columbia  Graphophone  Co.  has  sent  out  a  let- 
ter to  the  company's  dealers  throughout  the 
country  suggesting  that  they  make  immediate 
plans  for  a  timely  and  interesting  window  dis- 
play based  on  the  national  airs  of  the  various 
nations.  It  is  suggested  that  an  appropriate 
sign  for  such  a  display  would  be  "National  Airs 
and  Songs  of  the  People." 

Accompanying  this  letter  was  a  list  of  ap- 
propriate records  for  such  a  display,  the  idea 
being  to  make  the  "Stars  and  Stripes"  the  center 
of  the  window,  with  records  and  flags  of  all 
friendly  nations  clustered  about  the  center, 
with  one  or  more  Grafonolas  as  part  of  this 
display. 

A  number  of  Columbia  dealers  throughout  the 
country  have  already  adopted  this  suggestion 
and  timely  window  displays  with  patriotism  as 
their  theme  are  now  being  presented  by  suc- 
cessful dealers  in  different  sections. 


Mutual  Talking  Machine  Co.9  inc. 

MANUFACTURERS  OF 

PHONOGRAPHS  AND  TONE-ARMS 
145  WEST  45th  STREET 

PHONE  BRYANT  4160  NEW  YORK  CITY 


VISITOR  FROM  THE  PACIFIC  COAST 

F.  M.  Steers,  president  of  the  Sonora  Phono- 
graph Co.,  distributor  for  Sonora  products  on 
the  Pacific  Coast,  was  a  visitor  this  week  to  the 
company's  executive  offices  in  New  York.  Mr. 
Steers  came  East  to  place  his  orders  for  the 
fall  and  holiday  season  and  to  urge  the  com- 
pany to  make  shipments  just  as  quickly  as  pos- 
sible. 

In  the  past  two  years  Mr.  Steers'  business  has 
multiplied  fifty  times  and  the  Sonora  phonograph 
has  steadily  added  to  its  publicity  on  the  Coast. 


SPEAKING  OF  MISTAKES 


When  a  Plumber  makes  a  mistake,  he  charges 
twice  for  it. 

When  a  Lawyer  makes  a  mistake,  it's  just 
what  he  wanted,  because  he  has  a  chance  to  try 
the  case  all  over  again. 

When  a  Carpenter  makes  a  mistake,  it's  just 
what  he  expected,  because  chances  are  ten  to 
one  that  he  never  learned  his  trade. 

When  a  Doctor  makes  a  mistake,  he  buries  it. 

When  a  Judge  makes  a  mistake,  it  becomes 
the  law  of  the  land. 

When  a  Preacher  makes  a  mistake,  nobody 
knows  the  difference. 


March  12,  1917. 


Talking  Machine  World, 
373  Fourth  Avenue, 
City. 

Gentlemen: 

It  gives  us  great  pleasure,  after  advertising 
in  your  magazine  for  the  past  several  months,  to  write 
you  tnis  letter  of  thanks  for  the  good  results  that  we 
have  received  through  your  medium. 

We  can  safely  state  that  without  advertising 
in  the  Talking  Machine  World,  it  would  have  cost  us  a 
large  sum  of  money  to  have  been  able  to  procure  the  bus- 
iness that  we  did  through  our  advertisement. 

It  was  really  a  big  surprise  to  us  to  receive 
requests  from  foreign  countries,  as  we  thought  the 
Talking  Machine  World  was  a  paper  for  the  States  only. 
If  requests  continue  to  come  in  the  way  they  do,  we, 
no  doubt,  will  have  to  have  an  interpreter  in  our  office, 
to  translate  the  various  letters  in  the  foreign  languages. 

We  take  this  liberty  of  thanking  you  for  all 
the  kind  favors  that  you  have  extended  to  us,  and  hope 
that  the  talking  Machine  World  will  always  prove  to  be 
the  business  getter  that  it  is. 

Yours  very  truly, 
MUTUAL  TALKING  MACHINE  CO.  Inc. 


WP/RS 


Per 


When  an  Electrician  makes  a  mistake,  he 
blames  it  on  induction;  nobody  knows  what  that 
is. 


But,  when  a  Trade  Paper  Man  makes  a  mis- 
take, good  night! 

Your  sympathy,  gentle  reader,  please. 


What  other  Phonograph 
can  give  you  these 
features  at  this  price  ? 

It  has  a  beautiful  mahog- 
any finish. 

It  stands  40  inches  high,  15 
inches  wide. 

It  has  a  double  spring 
motor,  absolutely  perfect. 

It  has  universal  tone  arm 
so  that  any  make  of  record 
can  be  played. 

It  has  a  tone  modifier. 

It  has  a  full,  rich  tone  un- 
excelled in  quality. 

It  is  a  full  cabinet  machine, 
finely  finished  in  mahogany, 
with  ample  room  for  storing 
records. 

It  is  amazingly  low  in 
price — $35;  it  is  guaranteed. 

It  is  the  ideal  Phonograph 
for  every  home,  and — 

Every  home  can  afford 
an  "OPE  ROLLO" 


Model 
No,  1 


"The  Perfect 
Tone  Machine" 


It's  the  newest  and  truest  phonograph  manufactured 
today — has  all  the  features  that  a  phonograph  needs — 
beautiful  to  hear,  beautiful  to  see — and  it 

Will  bring  a  world  of  business  to  you  $O£00 
Mr.  Dealer,  at  its  RETAIL  PRICE  of  t)3== 

Think  of  every  home  being  able  to  have  a  high  class 
mechanically  perfect  phonograph  at  such  a  price— a 
machine  that  will  do  anything  any  other  machine  will 
do  at  a  price  of  a  third  to  a  quarter  as  much.  That's 
what  the  OPEROLLO  will  do — and  they  are  selling 
like  the  oft  mentioned  "hot  cakes"  right  now  in  a  good 
many  localities. 

We  are  going  to  get 

ONE  LIVE  DEALER  IN  EVERY  LOCALITY 

— a  dealer  that  knows  a  good  thing  when  he  sees  it. 
Whoever  does  get  the  agency  is  right  in  line  for  a  great 
big  business,  with  a  great  big  profit.  We  are  receiv- 
ing applications  for  agencies  by  the  score,  but  before 
we  sign  up  with  any  man  we  must  be  convinced  he 
has  the  "pep,"  the  energy,  the  foresight  to  grasp  and 
hold  and  push  the  best  thing  that  phonograph  dealers 
have  had  put  up  to  them  in  years. 

If  YOU  are  the  LIVE  dealer  in  your  lo- 
cality rush  in  an  order  for  a  sample  ma- 
chine and  start  things  humming  in  your 
store.  Don't  let  a  competitor  slip  in  ahead 
of  you — so  write  us  today. 

OPEROLLO  PHONOGRAPH  CO. 


420  Lightner  Bldg. 


DETROIT,  MICH. 
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FROM  OUR 


E.  P.  VAN  HARLINGEN,  Manager 

HENRY  S.  KINGWILL,  Associate 


CHICAGO 


HEADQUARTERS 

World  Office 
Consumers'  Bldg.,  220  South  State  St.,  Chicago 
Telephone:  Wabash  5774 


Chicago,  III.,  April  12. — Quite  a  number  of 
Western  jobbers,  including  the  Chicago  houses, 
have  been  talked  with  regarding  business  condi- 
tions within  the  last  week  or  so  by  the  several 
members  of  the  staff  of  the  Chicago  branch  of 
The  World.  The  net  result  of  these  interviews 
shows  that  the  demand  for  goods,  both  ma- 
chines and  records,  during  March  showed  very- 
little  dropping  off  as  compared  with  the  show- 
ing of  February,  in  spite  of  the  railroad  strike 
threatened  at  one  time  and  the  seriousness  of 
the  war  situation.  Whatever  diminution  in  or- 
ders occurred  was  no  greater  than  usually  ex- 
perienced. Practically  the  same  thing  may  be 
predicated  for  April  so  far.  Retail  business  in 
Chicago  can  be  characterized  as  very*  fair  for 
the  season.  It  can  hardly  be  said  that  it  was 
as  good,  relatively  speaking,  as  the  country 
trade,  judging  not  only  from  the  indications  of 
orders  received,  but  from  the  reports  of  travel- 
ers. Local  retail  trade  and  business  is  by  no 
means  stagnant.  It  can  be  generally  spoken  of 
as  about  an  even  break  with  a  year  ago  when  it 
was  very  good. 

One  very  interesting  tendency  is  to  be  noted 
at  the  present  time.  There  are  new  manufac- 
turers coming  into  the  talking  machine  trade 
continually,  but  these  are,  as  a  rule,  concerns 
which  are  strongly  backed  with  well  organized 
plants  already  in  existence  or  being  created  be- 
cause of  ample  capital.  Of  course,  there  may  be 
exceptions,  but  the  contrast  between  the  tendency 
to-day  to  the  fact  of  a  year  ago,  when  anyone 
who  had  enough  money  to  hire  a  $5  desk  room 
and  pay  one  month  in  advance  was  likely  to 
hang  out  his  shingle  as  a  talking  machine  manu- 
facturer, is  very  marked. 

People  are  beginning  to  realize  that  it  is  im- 
possible to  make  a  success  in  the  manufacturing 
of  talking  machines  without  something  tangible 
behind  the  intention.  Furthermore,  as  has  been 
previously  stated,  it  has  become  pretty  thorough- 
ly understood  that  the  man  who  simply  copies 
established  lines  and  attempts  to  do  nothing 
of  a  distinctive  and  creative  character  has  little 
hope  for  success.    .  ;  •    .    .    ;  '•     -  '.. 

Boosts  One-Price  System  . 

Sometime  it  is  good  to  see  ourselves  as  others 
see  us.  The  Gulbransen-Dickinson  Co.  manufac- 
turers of  pianos  and  player-pianos,  of  this  city, 
have  recently  fixed  the  retail  price  at  which 


their  instruments  are  to  be  sold  by  the  retail 
dealer.  This  called  forth  an  avalanche  of  letters 
from  their  merchants  approving  of  the  move. 

What  makes  this  matter  of  interest  to  the 
talking  machine  trade  is  that  a  large  number  of 
the  letters  make  special  reference  to  the  suc- 
cess of  the  fixed  one-price  system  adopted  by 
the  older  talking  machine  manufacturers.  Here 
are  excerpts  from  a  few  of  the  letters  referred  to 
bearing  on  this  topic: 

"We  wish,  to  say  'that  is  our  sentiment/  We 
believe  that's  the  only  legitimate  way  of  selling 
pianos.  Now  then,  if  you  would  sell  your  pianos 
like  the  Victrola  people  sell  their  product  to 
the  dealers — not  have  restricted  territory — we 
•believe  you  people  would  have  your  system 
ahead  of  any  piano  company's.  There  is  no 
question  but  what  the  Victrola  people  made  a 
hit  with  their  system." 

"Allow  us  to  congratulate  you  upon  this  for- 
ward move  of  yours.  The  'one-price'  system, 
in  our  mind,  is  the  only  perfectly  correct  method 
of  selling  any  line  of  standardized  merchandise, 
player-pianos  included.  It  is  just  another  good 
part  in  'system,'  which  is  bound  to  make  sales 
to  a  class  of  responsible  buyers  who  know  what 
they  want,  and  where  to  buy  it.  We  know  from 
our  experience  in  handling  Victrolas  (nationally 
advertised)  what  your  success  will  be  with  play- 
er-pianos. We  also  know  from  experience  that 
the  'one-price'  plan  in  piano  selling  is  best;  and 
while  we  do  not  handle  your  line,  and  we  are  at 
present  loaded  up  with  players,  we  wish  to  ex- 
press our  appreciation  of  the  move  (to  put  the 
piano  business  upon  the  dignified  basis  where  it 
belongs)  on  your  part,  and  we  are  sure  that 
some  other  manufacturers,  at  least,  will  follow 
your  good  example." 

"This  one-price  campaign  you  are  going  to 
inaugurate  is  going  to  be  the  biggest  stride  for- 
ward ever  tak.-n  by  piano  or  player  manufac- 
turer, at  any  one  time  since  I  have  been  asso- 
ciated with  the  said  piano  business,  and  which 
covers  a  period  of  a  quarter,  of  a  century.  The 
benefits  will  be  mutual  and  too  numerous  to  de- 
scribe, yet  any  observing  person  that  has 
watched  the  automobile  industry,  and  has  han- 
dled one  of  the  older  talking  machine  lines,  can 
readily  grasp  what  this  will  mean  to  the  piano 
business.  Personally,  I  am  delighted  with  the 
plan,  and  expect  to  co-operate  with  your  own 


good  selves;  and  like  other  splendid  lines  I 
have,  I  will  feel  that  I  am  fortunate  for  being 
able  to  represent  the  same,  and  which  I  shall 
count  at  all  times  as  a  valuable  acquisition  to 
my  business." 

FlexiFile  and  Automatic  Progress 

F.  M.  Reed,  of  the  FlexiFile  Sales  Co.  of  this 
city,  and  inventor  and  owner  of  the  Automatic 
Record  Container,  has  just  returned  from  New 
York,  where  he  has  succeeded  in  interesting 
several  of  the  largest  manufacturers  in  the  two 
devices.  The  number  of  concerns  using  the 
FlexiFile  devices  in  other  machine  cabinets,  dou- 
ble cabinets,  and  in  upright  cabinets  with 
drawers  promises  to  be  greatly  augmented. 
Already  quite  a  number  are  adopting  the  auto- 
matic container  for  use  in  upright  cabinets. 
These  filing  devices  are  adapted  both  for  ma- 
chine cabinets  and  for  surplus  record  cabinets. 
A  Recent  Visitor 

Hugh  O'Donnell,  manager  of  the  talking  ma- 
chine department  of  the  Williams-Keith  Co., 
Rockford,  111.,  was  a  recent  visitor.  The  com- 
pany recently  put  in  the  Pathe  line  and  are  do- 
ing a  very  fine  business.  They  have  two  large 
booths,  one  for  machines  and  one  for  reference, 
with  a  nice  reception-room  located  on  the  first" 
floor  of  the  large  store. 

Manufacture  New  Record  Rack 

Carl  W.  Pierson,  formerly  sales  manager  of 
the  Peerless  Furniture  Co.,  Rockford,  111.,  and 
prior  to  that  secretary  of  the  Rockford  Light 
Furniture  Co.,  this  city,  has  invented  and  is 
about  ready  to  place  on  the  market,  a  record 
rack  for  incorporation  by  talking  machine 
manufacturers  in  their  machine  cabinets.  The 
rack  is  a  new  idea  in  construction,  the  principle 
being  a  spring  wire  frame  over  which  is  held 
taut  a  fabric  covering,  doing  away  with  the 
gluing  of  fabric  into  wood  slat  racks.  This, 
the  inventor  claims,  affords  a  resiliency  that 
the  wood  rack  lacks. 

Among  the  notable  features  of  the  Rockford 
Record  Rack,  as  the  new  product  is  to  be 
called,  are  the  perfect  alignment,  maximum  fil- 
ing capacity,  and  its  universal  nature.  It  ac- 
commodates every  make  and  size.  Mr.  Pier- 
son  also  claims  that  the  rack  even  now  with  the 
disproportionate  prices  of  metal  and  wood  is 
cheaper  than  wood  and  that  when  metal  prices 
(Continued  on  page  81) 


The  Wade 


Wade  &  Wade  Products 


The  Wade 


FOR  THE 


Fibre 

Needle 

Cutter  No.  1 

Price  $1.50 


Talking  Machine  Owner 

The  Wade  Fibre  Needle  Cutter  is  used  in  more 
homes  in  America  than  any  other  needle  cutter 
ever  made. 


Fibre 
Needle 

Cutter  No.2 

Price  $2.00 


Wade  &  Wade 

manufacture  a  fine 
1  u  b  r  i  c  an  t  oil  for 
talking  machines,  a 
grease  to  eliminate 
the  noise  in  gears, 
a  spring  barrel  lub- 
ricant to  stop  the 
jumping  of  springs 
and  a  polish  for 
cabinets. 


The  Wade  Fibre  Needle  Cutter  has  a  device  for  holding  the  needle  in 
position  while  repointing,  and  in  addition  to  this  a  self  acting  stop 
which  allows  only  a  very  thin  shaving  to  be  trimmed  from  the  needle. 

EVERY  POSSIBLE  EFFORT  IS  MADE  TO  FILL  ORDERS  THE 

SAME  DAY  RECEIVED 


WE  WHOLESALE  EXCLUSIVELY 

Dealers — get  your  order  in  at  once  to  your  jobber 
order  gets  the  goods. 

WADE  &  WADE       3807  Lake  Park  Ave. 


The  early 

CHICAGO,  ILL. 
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Records  ibr)bu 


SERVICE  COUNTS  in  the  Victor  Record  business.  The 
retail  buyer  wants  his  Records  when  he  asks  for  them. 

Here  is  a  stock  of  more  than  a  half  million  records  awaiting 
your  orders. 

There  are  more  than  5,500  selections. 

Become  the  biggest  Victor  Record  retailer  in  your  community  by  making 
prompt  deliveries.  You  can  be  positive  of  prompt  deliveries  by  ordering 
from  our  large  and  well  sorted  stocks.  Immediate  shipments  are  almost  certain. 

One  order  received  for  approximately  5,000  Records,  consisting  of  1,500  different  selec- 
tions, was  filled  promptly  and  shipped  practically  99%  complete. 

LYON  &  HEALY 

VICTOR  DISTRIBUTORS 
CHICAGO 
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FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  79) 


OROTUND 


99 


means 

Rich,  Clear,  Full  and  Musical 

and  the  combination  of  the  "Orotund"  sound  repro- 
ducer and  universal  tone-arm  with  our  suggestion  of  a 
tone  chamber  will  make  the  most  high  grade,  perfect 
equipment  for  talking  machine  manufacturers. 

The  "Orotund"  sound  reproducer  does  its  work, 
greatly  eliminating  surface  scratching  needle  noise,  also 
that  "canned  music  tone"  and  produces  a  mellow, 
sweet,  pleasant,  musical  tone,  that  inventors  and 
talking  machine  experts  have  been  trying  to  get  for 
more  than  twenty  years. 

Let  us  demonstrate  facts  to  you.  We  have  standard 
attachments  for  the  most  popular  machines  tc  play 
all  records. 

Genuine  Diamond  and  Sapphire  points 
Write  for  particulars 


COMBINATION  ATTACHMENT  COMPANY 


524  Republic  Building 


State  and  Adams  Streets 


Chicago,  111. 


become  more  normal  the  difference  will  be  still 
greater.  The  name  of  the  concern  is  Carl  W. 
Pierson  &  Co.  and  the  factory  is  at  1225  Eighth 
street,  Rockford. 

Increase  Fibre  Needle  Output 

The  B.  &  H.  Fibre  Manufacturing  Co.,  manu- 
facturers of  the  far-famed  fibre  needle,  have 
been  compelled  to  double  their  force  at  their 
plant  at  35  West  Kinzie  street,  to  take  care  of 
the  ever-increasing  demand  for  their  product. 
The  company  is  receiving  many  sincere  letters 
from  dealers,  complimenting  them  on  the 
marked  improvement  that  has  been  made  in  the 
already1  decidedly  efficient  needles. 

Using  More  Cutters 

S.  O.  Wade,  president  of  the  Wade  &  Wade 
Co.,  manufacturers  of  the  Wade  Fibre  Needle 
Cutters,  says  that  it  is  just  about  all  he  can 
do  to  supply  the  demand  for  his  product.  The 
special  stress  at  this  time  is  largely  caused,  no 
doubt,  by  the  shortage  of  steel  needles  and  the 
consequent  increased  use  of  fibre  needles. 
Change  in  Record  Racks  Brings  Results 

W.  H.  Wade,  proprietor  of  the  Grafonola 
Shop  at  14  North  Michigan  avenue,  states  that 
his  recent  experiment  of  placing  the  record 
racks  in  the  front  reception-room  has  been  suc- 
cessful and  will  be  a  permanent  feature  of  the 
store.  This,  together  with  a  liberal  advertis- 
ing campaign  in  the  Chicago  dailies,  has  re- 
sulted in  a  record  business  increase  of  approxi- 
mately 86  per  cent  for  the  month  of  March. 
There  is  no  doubt  but  that  quick  accessibility  to 
the  record  stock  bears  importantly  upon  record 
sales.  The  Grafonola  Shop  plans  for  its  next 
window  display  an  arrangement  which  will  fea- 
ture dance  records  and  which  will  include  life- 
sized  wax  figures. 

Ottawa  Pianophone  Co.  to  Move  1 

The  Ottawa  Pianophone  Co.,  located  at  339 
South  Wabash  avenue,  Chicago,  will  shortly 
move  to  new  quarters  on  the  eighth  floor  of  the 
Republic  Building.    Here  they  will  have  ample 


facilities    for    demonstrating    the  "Hiawatha" 
machine  manufactured  by  this  concern. 
New  Columbia  Store 

A  new  retail  talking  machine  store  will  be 
opened  in  Chicago  some  time  during  April  at 
Lawrence  and  Kimbal  avenues,  which  will  han- 
dle Columbia  Grafonolas  and  records  and  also 
the  FlexiFile  line  of  cabinets.  The  store  is  being- 
opened  by  E.  W.  Genty,  formerly  connected 
with  the  FlexiFile  Co. 

Up-in-the-Air  Advertising 

A  novel  advertising  proposition  incorporat- 
ing talking  machines  has  been  evolved  by  an 
Elgin,  111.,  advertising  company.  A  balloon  of 
considerable  proportion  is  anchored  from  a 
height  of  some  200  or  300  feet  up  in  the  air  to 
a  motor  truck  on  the  ground  below.  From  the 
basket  of  the  balloon  three  dummies  with  mega- 
phones at  their  mouths  cry  forth  the  advertiser's 
message.  The  whole  scheme  is  made  possible 
by  the  use  of  phonographs  and  records. 

Magnola  Entertains  by  Telephone 

One  evening  recently  when  Mr.  and  Mrs. 
M.  J.  Kirby,  ,who  live  at  the  south  end  of  Wil- 
mette,  111.,  were  enjoying  a  concert  all  their 
own,  with  the  aid  of  their  Magnola,  and  a  good 
selection  of  records,  the  telephone  rang.  A  lady 
friend  of  Mrs.  Kirby' was  at  the  other  end  of 
the  wire,  the  extreme  south  of  Kenilworth.  Her 
first  question  upon  hearing  the  music  was,  "Have 
you  a  band  at  the  house?"  Being  informed  that 
the  music  was  produced  by  a  Magnola  talking 
machine  she  asked  to  hear  more  records.  They 
were  put  on  and  for  a  half-hour  or  more  the 
Magnola  entertained  an  audience  of  three,  the 
Kenilworth  lady  naming  each  record  correctly 
after  they  had  been  played,  stating  she  could 
hear  them  just  as  distinctly  as  if  the  musicians 
and  singers  had  all  been  before  her. 

When  one  considers  that  the  telephone  in  the 
Kirby  home  is  in  an  alcove  partly  shut  off, 
at  a  distance  of  about  thirty  feet  from  the  Mag- 
nola, and  that  there  are  two  walls  between, 


which  although  not  entirely  closed  would,  in 
a  measure,  keep  the  music  from  being  carried 
directly  to  the  telephone,  one  must  agree  that 
the  claims  made  by  the  Magnola  Talking  Ma- 
chine Co.  for  their  product  are  more  than  mere 
words. 

The  details  of  the  above  were  given  by  Mrs. 
Kirby  herself,  and  can,  no  doubt,  be  verified. 
Chicago  T.  M.  Co.  in  Big  Month 

G.  P.  Ellis,  manager  of  the  Chicago  Talking 
Machine  Co.,  reports  the  past  thirty  days  as 
being  surprisingly  excellent  in  point  of  machines^ 
sold.  The  wholesale  record  trade  has  been  great, 
but  this  was  to  be  expected  because  of  the  un- 
usually attractive  March  and  April  record  lists. 
It  was  predicted,  however,  that  the  sales  in  ma- 
chines would  fall  off  considerably  and  the  latter 
has  been  the  case  with  a  number  of  local  re- 
tailers, but  not  so  with  the  Chicago  Talking 
Machine  Co.  They  have  been  as  busy  as  ever 
filling  orders,  or  explaining  why  orders  could 
not  be  filled. 

It  is  undoubtedly  true  that  the  little  "urges" 
sent  forth  by  this  concern  to  its  numerous 
dealers  in  the  form  of  inspirational  letters,^ 
folders,  advertising  pin-pricks,  etc.,  have  been 
responsible  in  no  small  degree  in  securing  the 
large  amount  of  business'.  The  Chicago  Talking 
Machine  Co.  has  recently  prepared  four  new 
and  attractive  street  car  cards  which  are  fur- 
nished without  charge. 

Edison  Activities 

C.  E.  Goodwin,  manager  of  the  Phonograph 
Co.,  reports  that,  due  to  generally  improved 
transportation  facilities,  Edison  business  in 
March  was  slightly  better  than  the  month  pre- 
ceding. Sales  of  machines  have  been  remark-, 
ably  good  and  record  business  has  fallen  off 
but  a  very  little.  On  April  7  an  impressive 
Edison  comparison  recital  was  given  before  an 
audience  of  over  800  people.  Hardy  William- 
son, himself,  sang  before  the  gathering.  At  the 
most  recent  meeting  of  the  Edison  Dealers' 
Association  sixty  members  attended.  Miss 
Elsa  Winter,  nationally  known  whistling  artist, 
was  heard  at  this  time  by  the  dealers  with  great 
satisfaction.  C.  H.  Wilson,  first  vice-president, 
and  Wm.  Maxwell,  in  charge  of  the  music  de- 
partment of  Thomas  A.  Edison,  Inc.,  were  in 
Chicago  at  this  time  and  addressed  the  asso- 
ciation. 

Sonora  Adds  Men 

R.  Hadert,  wholesale  representative  of  the 
Sonora  Phonograph  Corp.  in  this  territory,  has 
added  two  new  men  to  the  force  which  will 
travel  through  Middle  Western  States.  E.  A. 
Frank  will  travel  Missouri  and  Kansas,  and 
Franklin  J.  Strobel  in  Illinois  and  Indiana.  A 
large  contract  was  closed  recently  with  H.  Mack, 
of  South  Bend.,  Ind.,  whereby  the  Sonora 
agency  in  this  city  is  to  be  opened  immediately 
under  the  name  of  the  Sonora  Shop.  Plans  are 
laid  for  an  attractive  opening  reception  at  the 
{Continued  on  page  83) 


The  Machine  That 
Plays  Any  Record 


WHY  YOU  SHOULD  HANDLE  THE 
EMPIRE  IN  YOUR  COMMUNITY 

No  other  machine  made  excels  the 
Empire.  It  has  all  the  good  points  of  the 
best  with  the  drawbacks  eliminated.  And, 
— we  give  you  selling  helps  out  of  the 
ordinary. 


Every  day  brings  prestige 

The  splendid  success  of  the  Empire  is  attributable 
in  largest  measure  to  one  thing — quality.  Hardly 
a  day  passes  without  our  hearing  of  sales  landed 
by  Empire  dealers,  in  the  face  of  stiff  competition, 
because  of  Empire  superiorities. 

You'll  Reap  the  Harvest 

In  good  round  profits  and  highly  pleased  patrons 
by  arranging  now  for  the  exclusive  Empire  repre- 
sentation in  your  city.  Spring  time  is  Empire 
time.  Write  to-day  for  our  big,  new  catalog  and 
unusually  liberal  offer  to  dealers. 

EMPIRE  TALKING  MACHINE  CO. 

JOHN  H.  STEINMETZ,  President 
429  S.  Wabash  Ave.  CHICAGO,  ILL. 


82 


THE   TALKING   MACHINE  WORLD 


MODEL  No.  3 

$100.00 

This  is  unquestionably  the 
biggest  talking  machine  value 
ever  offered  to  the  consumer 
for  $100.00. 

Other  Models  at 
$35  to  $250 

Two  Letters 

J.  S.  H.  &  Co., 
Gentlemen : — 

We  understand  that  you  have  been 
handling  some  of  the  phonographs 
manufactured  by  the  Mandel  Mfg. 
Co.  of  Chicago.  If  this  is  true,  will 
you  kindly  advise  what  you  think  of 
their  instrument  and  if  it  is  giving 
satisfactory  service? 

Thanking  you  very  kindly  for  this 
favor,  and  awaiting  an  opportunity 
to  reciprocate,  we  are, 

Yours  very  truly, 

The  B.  &  R.  Mfg.  Co. 


The  B.  &  R.  Mfg.  Co. 
Gentlemen : — 

Acknowledging  receipt  of  your  in- 
.quiry  of  the  20th  inst.,  it  is  a  pleasure 
for  us  to  recommend  the  Mandel 
Phonograph. 

We  have  investigated  the  phono- 
graph situation  thoroughly  and  have 
concluded  that  the  Mandel  Phonor- 
graph  is  the  most  desirable  both  in 
quality  and  price. 

The  writer  had  the  pleasure  of 
going  through  their  factory  in  Chi- 
cago, and  their  method  of  manufac- 
ture throughout  their  establishment 
indicates  that  their  success  is  assured. 
Yours  truly, 

J.  S.  H.  &  Co. 

Names  on  Request 


Winning  Its  Place 
In  the  Homes  of 
Our  Country 

By  virtue  of  its  intrinsic  merit  the  Mandel  Phonograph  is  being 
sold  through  more  than  two  thousand  dealers. 

It  is  the  embodiment  of  all  that  represents  real  talking  machine 
value.  Cabinets  of  supreme  elegance,  motors  of  wonderful  efficiency, 
tone  arms  and  reproducers  that  are  scientifically  correct — these  are  the 
fundamental  reasons  for  the  success  of  the  Mandel  Phonograph. 

The  Mandel  cabinets  typify  the  highest  developments  of  the 
cabinet  workers'  skill.  They  harmonize  with  the  furniture  to  be  found 
in  the  homes  of  cultured  people  and  discriminating  furniture  buyers. 
All  sections  are  dowelled  and  glued — perfectly  joined — and  hand 
finished  on  all  sides  to  permit  the  cabinet  to  stand  in  the  center  of 
the  room. 

Many  refinements  have  been  put  into  the  artistic  Mandel  cabinets 
that  will  delight  lovers  of  what  is  beautiful  in  home  furnishings. 

The  motor,  which  is  concealed  in  the  cabinet  of  the  Mandel,  is  a 
wonderful,  worm-driven,  double-spring  power  plant  which  operates 
smoothly  and  quietly.  It  is  made  of  the  finest  grade  selected  steel  and 
brass  and  located  between  the  motor  board  and  sound  chamber,  where 
no  dust  can  reach  any  of  its  parts  to  cause  wear  and  interfere  with  its 
quiet  operation. 

The  combination  reproducer  or  sound  box  of  the  Mandel  Phono- 
graph is  specialty  worthy  the  consideration  of  those  familiar  with  the 
mechanism  of  phonographs.  It  is  so  readily  adapted  to  the  playing 
of  the  records  from  the  leading  producers  that  its  versatility  entitles 
the  Mandel  to  be  designated  as  the  "All  Around"  Phonograph.  In  a 
moment  the  reproducer  can  be  changed  to  play  any  disc  record,  Victor, 
Columbia,  Edison,  Pathe — or  any  other  make — and  you  have,  there- 
fore, the  entire  range  of  record  production  of  the  leading  producers 
from  which  to  select  your  record  library  for  the  truly  versatile  Mandel 
Phonograph. 

The  tone  arm,  or  sound  conductor,  is  scientifically  constructed  by 
means  of  a  series  of  graduating  sections,  perfectly  joined  and  smoothed 
as  if  one  piece,  to  permit  the  even  and  perfect  flow  of  sound  waves 
which  gradually  increase  in  volume  after  leaving  the  reproducer  until 
the  sound  chamber  is  entered.  The  designers  of  the  Mandel  have 
succeeded  in  blending  the  tone  arm  with  the  sound  chamber  so  per- 
fectly that  the  softest  note,  or  the  whispered  conversation,  is  clearly 
carried  to  the  listener  in  its  recorded  tone  volume. 

The  tone  graduator  is  one  of  the  many  excellent  features  of  the 
Mandel.  This  permits  the  playing  of  any  instrumental  or  vocal  selec- 
tion with  loud  or  soft  tone  to  suit  the  wishes  of  the  listener  or  the 
acoustics  of  the  room.  This  feature  makes  the  Mandel  readily  adapt- 
able for  use  in  public  entertainments,  churches,  schools  or  the  home. 

Every  part  of  the  Mandel  Phonograph  is  as  carefully  and  scien- 
tifically constructed  as  human  ingenuity  can  accomplish. 

Supreme  satisfaction  and  lasting  enjoyment  are  assured  to  the 
purchasers  of  MANDEL  Phonographs. 

Write  for  full  description  and  our  liberal  free  trial  offer 

MANDEL  MANUFACTURING  CO.,  Inc. 

501-511  Laflin  Street,  Chicago,  Illinois 

NEW  YORK  DISPLAY  ROOM:  41  UNION  SQUARE 
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South  Bend  store.    Mr.  Hadert  announces  that 
he  expects  to  move  his  offices  from  the  present 
location  at  320  South  Wabash  avenue  to  the 
McClurg  Building,  about  the  25th  of  April. 
Liked  Old  Songs  Best 

An  interesting  anecdote  is  told  by  E.  W.  Rich- 
ards about  the  late  General  Frederick  Funston, 
commander  of  the  American  troops  during  the 
recent  Mexican  excitement.  Mr.  Richards,  who 
is  now  manager  of  the  talking  machine  depart- 
ment of  the  Kennedy  Furniture  Stores,  was 
some  years  ago  managing  the  talking  machine 
department  of  the  old  Simmons  store  of  St. 
Louis,  Mo.  It  seems  that  one  day  Mrs.  Funston 
entered  this  establishment  and  purchased  an  old 
Victor  No.  5  talking  machine  for  her  husband 
who  was  stationed  at  the  Jefferson  Barracks  out- 
side of  St.  Louis.  Mr.  Richards  sent  the  machine 
to  the  military  post  the  day  following  and  with 
it  a  goodly  assortment  of  grand  opera  records. 
Imagine  this  gentleman's  astonishment  when 
Mr.  Funston  himself  returned  a  few  days  later 
with  the  assortment  of  grand  opera  records  in 
his  arms.  The  General  wanted  to  know  if  "the 
store  didn't  have  'Annie  Laurie'  in  stock."  He 
left  the  store  with  "Old  Black  Joe,"  "Annie 
Laurie"  and  other  equally  venerable  selections 
under  his  arm.  Another  incident  which  goes 
to  show  the  homely  and  sentimental  tempera- 
ment of  the  man  lies  in  a  remark  made  the 
night  before  his  sudden  death.  He  was  listening 
to  a  band  play  "The  Blue  Danube"  and  at  this 
time  he  again  made  the  statement  that  he  greatly 
preferred  the  old  songs  best. 

Otto  Heineman  Coming  to  Chicago 

S.  A.  Ribolla,  Western  manager  of  the  Otto 
Heineman  Phonograph  Supply  Co.,  announces 
that  Mr.  Heineman  will  probably  be  in  Chicago 
about  the  15th  of  the  month. 

Department  Stores  in  Slight  Decrease 

Spring  fever  with  its  accompanying  outdoor 
sports  and  activities  has  commenced  to  draw 
the  attention  of  the  public  away  from  the  talk- 
ing machine  sections  of  the  large  department 
slores.  The  business  in  machines  has  fallen  off 
considerably  as  was  to  be  expected  in  April. 
The  record  sales,  however,  continue  to  hold 
their  own  in  a  most  satisfactory  manner.  On 
the  whole,  the  month  of  March  compares  very 
favorably  with  February  and  is  markedly  better 
than  in  previous  years. 

The  Fair's  talking  machine  department  has 
undergone  slight  changes.  The  southern  room 
is  now  devoted  to  Grafonolas  and  Victrolas, 
where  before  it  contained  only  cheap  makes  of 
records.  A.  F.  Butterfield,  manager  of  the  de- 
partment, has  disposed  of  all  the  "Fairviews" 
and  other  less  known  makes.  "We  find  that  the 
trouble  in  the  way  of  repairs  and  refunds  con- 
nected with  these  machines  is  altogether  too 
great.  We  have  disposed  of  all  except  the  Co- 
lumbia and  Victor  lines  of  machines." 

Reprint  World  Article  on  Record  Sales 

Lyon  &  Hcaly  have  reprinted  in  an  eight-page 
booklet  an  article  entitled  "Personality  and  En- 
vironment in  Record  Selling."  This  article, 
which  describes  in  detail  the  modern  and  ef- 
ficient methods  developed  by  this  large  concern 
in  the  training  and  handling  of  record  sales 
ladies,  was  published  in  a  recent  issue  of  The 
Talking  Machine  World.  The  little  booklet  is 
being  sent  to  dealers  and  customers  throughout 
the  country. 

Empire  Has  Good  Western  Business 

John  H.  Steinmetz,  of  the  Empire  Talking 
Machine  Co.,  of  late  has  been  finding  the  West 
a  most  fertile  field  for  cultivation.  A  large 
number  of  new  contracts  have  been  received  re- 
cently, and  also  a  considerable  amount  of  re- 
peat orders.  Mr.  Steinmetz  has  just  got  out  a  new 
catalog  for  the  use  of  dealers  in  handling  pros- 
pects. It  is  smaller  than  the  former  catalog, 
and  is  made  for  the  "catalog  collector"  who 
makes  a  practice  of  carrying  away  talking  ma- 
chine prospectuses  indiscriminately.  Cuts  of  all 
of  the  Empire  models  are  shown  and  complete 
descriptions  given. 

Strike  Hits  Machine  Deliveries 

The  recent  strike  in  Chicago  of  the  Piano 


Movers'  Unions  had  its  effect,  in  a  small  way, 
on  the  deliveries  of  talking  machines  at  Lyon  & 
Healy.  L.  C.  Wiswell  states,  however,  that  the 
tie-up  was  of  very  short  duration,  and  now  is 
entirely  over  with.  The  unions  demanded  an 
eight-hour  day  with  the  scale  of  wages  paid  for 
the  present  ten-hour  time,  with  double-time  pay 
for  overtime  instead  of  time-and-a-half.  In  spite 
of  the  strike,  which  lasted  less  than  a  week's 
time,  Mr.  Wiswell  reports  the  past  thirty  days  as 
being  better  in  point  of  business  accomplished 
than  any  similar  time  in  any  previous  year. 
Brunswick  Travelers  Active 
A.  J.  Kendrick,  central  Western  sales  man- 
ager of  the  Brunswick-Balke-Collender  Co. 
phonograph  division,  tells  of  a  number  of  im- 
portant accounts  that  have  been  opened  during 
the  past  thirty  days  by  the  twenty-five  hustling 
talking  machine  salesmen  employed  by  this  con- 
cern. Here  are  some  of  the  more  important 
agencies.  C.  M.  Archer  Music  Co.,  Emporia, 
Kan.;  H.  P.  Maus  Piano  Co.,  Freemont,  O.; 
Specht  &  Finney  Co.,  Valparaiso,  Ind.;  S.  Grant 


Furniture  Co.,  Racine,  Wis.;  Halbach-Schraeder 
Co.,  Quincy,  111.;  Home  Phonograph  Co.,  St. 
Louis,  Mo.;  Smith- Wherrett  Furniture  Co., 
South  Bend,  Ind.;  John  S.  Hale  Co.,  Peru,  Ind.; 
and  the  Burgess  Carpet  Co.,  of  Wheeling, 
W.  Va.  The  last  named  concern  has  opened  a 
new  branch  in  Moundsville,  W.  Va.,  where  they 
will  put  in  a  line  of  Brunswicks.  In  a  letter 
sent  to  the  Brunswick  Co.  the  Burgess  Carpet 
Co.  have  this  to  say  concerning  the  Brunswick 
phonograph:  "We  have  averaged  a  little  over 
three  sales,  cabinet  machines,  each  day  since 
we  have  had  them  and  find  that  the  name  Bruns- 
wick is  practically  a  household  word."  ,  Mr. 
Kendrick  has  received  a  number  of  such  letters 
as- this  from  his  dealers  and  is  very  pleased  at 
the  reception  the  Brunswick  is  receiving  every- 
where. 

B.  H.  Brunswick,  vice-president  of  this  con- 
cern, was  in  Chicago  on  April  7  and  told  of  ex- 
cellent business  conditions  in  Cincinnati.  The 
company  plans  an  extension  of  its  business  in 
(Continued  on  page  85) 


The  VIRTUOSO 


is  the  culmination  of  months  of 
painstaking  effort  on  the  part  of 
Henry  T.  Schiff,  pioneer  phono- 
graph manufacturer,  to  produce  an 
instrument  that  would  stand  with- 
out a  rival  for  richness,  power  and 
fidelity  of  tone,  convenience  of 
operation  and  beauty  of  design,  yet 
priced  to  yield 

An  Unequalled 
Margin  of  Profit 
to  Dealers 

Those  who  have  seen  and  heard  the 
Virtuoso  say  that  Mr.  Schiff  has 
realized  his  ambition  in  every  par- 
ticular. They  are  especially  enthus- 
iastic over  the  Virtuoso's  powerful 
tone  qualities,  which — no  matter 
how  great  the  volume  of  sound — 
are  developed  without  the  slightest 
disturbing  element  or  "metallic" 
noise.    In  short, 


Model  A 


Models  Ranging  from  $75  to  $250 


Not  a  Single  Element  of  Quality  Has 
Been  Sacrificed  to  Price 


It  is  easy  for  a  manufacturer  to  grow  enthusi- 
astic over  his  own  product,  however.  The  proof 
of  what  the  Virtuoso  means  to  you  lies  in  a 
practical  test  of  the  instrument  in  your  own 
salesroom. 

Hence,  we  invite  you  to  avail  yourself  of  our 

No-Risk  Trial  Offer 

the  conditions  of  which  will  be  made  known 
on  request. 


REPUBLIC  PHONOGRAPH  CO. 

HENRY  T.  SCHIFF,'  President  and  General  Manager 

320  S.  Wabash  Avenue  CHICAGO 
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Profit  and  Prestige 

Go  Hand  in  Hand  With  The  Brunswick  Agency 

Not  only  profit  on  the  sale  of  phonographs  you 
make,  but  on  the  continuous  profit  you  make  on  the 
sale  of  Pathe  Records,  for  we  grant  the  Pathe  fran- 
chise with  every  Brunswick  agency. 

Prestige  goes  with  The  Brunswick  agency.  The 
prestige  you  gain  by  being  associated  with  the  most 
progressive  phonograph  makers.    It  pays  to  buy  on 
et  and  it  pays  to  connect  with  the  phonograph   that  is 
e  one  that  is  going  forward  to  the  top. 


Why  The  Brunswick  is  Winning 

It  is  built  and  backed  by  a  house  of  international  reputation,  with  a  stand- 
ing of  76  years  in  progress.  It  has  ample  capital  to  advance  rapidly — the 
House  of  Brunswick  has  never  been  associated  with  failure  and  all  its  re- 
sources are  back  of  The  Brunswick  Phonograph. 

The  Brunswick  Phonograph  embraces 
all  the  good  points  of  all  other  phono- 
graphs with  exclusive  features  in  advance 
of  the  times.  It  is  not  an  experiment — we 
have  been  building  phonograph  cabinets 
for  others  for  years.  Now  we  make  the 
complete  phonograph.  It  has  been  per- 
fected to  the  point  where  we  can  give  it 
our  name. 

Here  are  some  of  the  added  features  of 
The  Brunswick — all  without  extra  charge: 
Two  sounding  boxes — permitting  the  play- 
ing of  all  records,  including  the  world 
famous  Pathe- — the  wooden-walled  tone 


chamber,  the  greatest  of  all  improve- 
ments. This  chamber  is  constructed  of 
wood  (no  metal) ,  giving  tonal  values 
heretofore  considered  impossible. 

The  super-motor — extra  long  play- 
ing. The  last  word  in  motor  con- 
struction, permitting  the  playing  of 
several  14-inch  Pathe  Records  without 
rewinding.- The  cabinet  work  represents 
76years  in  wood -working  experience,  un- 
questionably the  finest  examples  of  cab- 
inet mak- 
ing ever 
shown. 


Our  Dealer  Proposition 


is  attractive.  Our  helps  are  many;  thousands  of  dollars  are  spent 
monthly  in  advertising  The  Brunswick.  Big  page  advertisements 
telling  of  its  superiority.  And  how  this  advertising  is  paying. 
We  don't  say  write  today.  Live  dealers  will  (maybe  your  com- 
petitor); those  who  wait  are  likely  to  be  disappointed.  You  are 
under  no  obligation  if  you  simply  say,  "What  is  The  Brunswick 
Dealer  Proposition?" 

The  Brunswick-Balke-Collender  Co. 

Dept.  219,  623-633  S.  Wabash  Ave.  Chicago 


1 

The  Brunswick  Pictured  Here 
Retails  at  $175.  Others  $70  to  $175 
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The  Perfect  Automatic  Brake 


For 

Talking 
Machine 
Manufacturers 
and 

Dealers 


Simple  construction.  Easily  attached.  No 
Talking  Machine  complete  without  it. 

Write  for  sample  and  attractive 
quantity  prices 

PERFECT  AUTOMATIC  BRAKE  CO. 

Room  400,  425  S.   Wabash  Ave.,  Chicago 


this  city  and  will  remove  from  their  present 
quarters  at  130-132  East  Sixth  street  to  larger 
ones  at  Seventh  and  Main  streets.  The  Bruns- 
wick phonograph  also  will  he  shown  in  an 
elaborate  exhibit  at  the  Music  Show  in  Chicago 
ne"xt  May.  Mr.  Kendrick  wishes  to  extend  in- 
vitations to  all  interested  to  visit  the  local  ware- 
rooms. 

New  Brunswick  Shop  Ready  May  1 

The  present  first  floor  warerooms  of  the  John 
Church  Piano  Co.  are  being  remodeled  and  will 
be  ready  for  the  occupancy  of  the  Brunswick 
Shop  by  May  1.  The  manager  of  the  new  store 
was  selected  only  recently.  He  is  Harry  B.  Bib 
and  was  formerly  connected  with  the  Schmelzer 
Arms  Co.  of  Kansas  City,  Mo.,  where  he  had 
charge  of  the  retail  Victor  department.  Mr. 
Bib  comes  to  the  Brunswick  people  excellently 
equipped  to  handle  the  retail  business  of  their 
main  Chicago  retail  store.  Previous  to  his  con- 
nection with  the  Schmelzer  Arms  Co.  he  was 
with  the  Field-Lippman  Piano  Co.  and  the  Colum- 
bia Graphophone  Co. 

Lyon  &  Healy  Concerts 

L.  C.  Wiswell,  manager  of  the  talking  ma- 
chine department  of  Lyon  &  Healy,  tells  of  a 
series  of  more  than  ordinarily  interesting  Vic- 
trola  concerts  winch  have  been  held  in  the  large 
concert  hall  on  the  main  floor.  The  April  pro- 
gram arouses  a  desire  to  attend  at  least  some  of 
the  concerts  by  the  very  attractiveness  of  its 
make-up.  There  are  sixteen  pages  of  artistic 
deckle-edged  paper,  each  finished  with  a  hand- 
drawn  green  wreathed  border.  There  are  eight 
separate  programs  of  twelve  selections  each, 
listing  well-known  and  popular  Victor  artists. 
During  April  Miss  Clara  Louise  Thurston,  harp- 
ist of  the  Lyon  &  Healy  harp  department,  will 
be  heard  each  day  from  12:00  to  1:00  o'clock. 
In  certain  numbers  she  will  be  accompanied  by 
the  Victrola.  Mr.  Harold  Yates,  Pianolist,  and 
Miss  Chowen,  danseuse,  will  follow  the  harp 
concert  with  a  Pianola  program  for  interpretive 
dancing  daily. 

Six  Best  Sellers 

The  six  best  Victor  records  for  the  past 
month  have  been  "Havanola  Fox-trot;"  Waltz 
from  Drigo's  "Serenade";  "Where  the  Black- 
Eyed  Susans  Grow"-"Tho'  I'm  Not  the  First  to 
Call  You  Sweetheart  Please  Let  Me  Be  the 
Last";  "Baltimore  Centennial  March"-"Patrol  of 
the  Scouts";  "Romeo  and  Juliet,"  Mad  Scene 
from  "Lucia"  and  "Home,  Sweet  Home"  (Galli- 
Curci). 

The  six  best  Columbia  records  were  Lucy 
Gate's  "Nightingale  Song,"  "Marche  Slave," 
"My  Hawaiian  Sunshine,"  "Pack  Up  Your  Trou- 
bles in  Your  Old  Kit  Bag  and  Smile,  Smile 
Smile,"  "Keep  Your  Eye  on  the  Girlie  You 
Love"  and  "Canio's  Lament,"  from  "Pagliacci." 

The  six  best  Edison  records  have  been 
"O'Brien  Is  Tryin'  to  Learn  to  Talk  Hawaiian"- 
"Dancing  Down  in  Dixie  Land";  "Flora  Bella," 
one-step-"Mo-Ana,"  Hawaiian  waltz;  Solenne  in 
"Quest'    Ora";    "Home,    Sweet  Home"-Cradle 


Song  1915;  "Golden  Sunshine — Mother"-"Her 
Soldier  Boy,"  and  "Pack  Up  Your  Troubles  in 
Your  Old  Kit-Bag  and  Smile-Smile,  Smile"- 
"Naughty!  Naughty!  Naughty!" 

The  six  best  selling  Pathe  records  have  been 
Carmen,  "Halte-La"  and  "Tu  Ne  Sauras 
Jamais,"  by  Lucien  Muratore;  "Lakme,"  Bell 
Song,  and  Chanson  "Provencal";  "Watermelon 
Moon,"  "Waiting  at  the  Old  Church  Door"  and 
"Wedding  of  the  Rose." 

The  six  best  Emerson  records  were  "Ameri- 
can Fantasie";  "What  Do  You  Want  to  Make 
Those  Eyes  at  Me  For?"-"Love  Is  a  Wonder- 
ful Thing";  "Naughty!  Naughty!  Naughty  !"- 
"Keep  Your  Eyes  on  the  Girlie  You  Love"; 
"They're  Wearing  Them  Higher  in  Hawaii"- 
"Mother,  May  I  Go  in.  to  Swim";  "Honky, 
Tonky  Rag"  and  "Poor  Butterfly,"  fox-trot. 
J.  L.  Mitchell  With  Montgomery  Ward 

John  L.  Mitchell,  who  for  several  years  has 
been  connected  with  Lyon  &  Healy  in  charge  of 
the  automatic  piano  department,  has  resigned 


this  position  to  take  up  another  with  Mont- 
gomery Ward  &  Co.  The  latter  concern  is  one 
of  the  largest  mail-order  houses  in  the  country, 
and  Mr.  Mitchell  will  be  buyer  for  the  musical 
instrument  and  talking  machine  departments. 

Mr.  Mitchell  will  be  succeeded  at  Lyon  & 
Healy's  by  Earnest  Clayson,  who  has  been  a 
member  of  the  Lyon  &  Healy  traveling  salesmen 
force  for  a  number  of  years. 

Wedded 

The  Chicago  office  of  the  Columbia  Grapho- 
phone Co.  has  lost  one  of  its  prettiest  workers. 
Miss  Blanche  Olson,,  who  formerly  was  em- 
ployed in  the  bookkeeping  department,  was  mar- 
ried recently.  The  favored  of  men  is  Frank 
Charleston. 

"Testing  Nameplates"  Popular 

Joseph  Crampton,  Jr.,  of  the  Meyercord  Co., 
tells  of  the  increasing  number  of  dealers  who 
are  making  use  of  "testing  nameplates."  He 
states  that  dealers  who  are  using  this  idea  find 
(Continued  on  page  87) 


The  Supremacy  of  the 
VITA-N0LA  Again  Confirmed 


We  opened  1917  with  the 
greatest  volume  of  advance 
orders  ever  on  our  books  at 
one  time. 

More  dealers  than  ever  are 
ordering  Vitanolas  because  it 
enables  them  to  realize  the 
legitimate  profit  they  should 
and  must  have. 

Vitanolas  have  the  greatest 
number  of  original  quick 
selling  points  to  choose  from. 

Combining  in  a  Remarkable  Degree 

SUPREME  QUALITY 
AND  LOW  PRICES 


We  earnestly  solicit  your  careful  investigation  of  our 
claims.  More  than  that,  we  invite  you  to  put  our  machines 
to  the  actual  test — to  convince  yourself  that  the  " Vita-nola" 
is  all  that  we  claim  for  it. 


VITANOLA  TALKING  MACHINE  CO. 


208-212  So.  Wabash  Ave. 


CHICAGO,  ILLINOIS 


Distributors  for  New  England  States  * 
NEW  ENGLAND  VITANOLA  TALKING  MACHINE  COMPANY 
52  Chauncy  Street,  Boston,  Mass. 

Distributors  for  South  West 
STANDARD  PHONOGRAPH  COMPANY,  Oriental  Hotel  Building,  DALLAS,  TEXAS 
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We  have  some  statements  to  make  about  the  ASHLAND  PHONOGRAPH— we 
KNOW  they  are  facts — but  we  are  helpless  to  do  more  than  state  them  and  ask  you 
to  take  them  as  such. 

THESE  FOUR  FACTS  will  convince  you  that  the  ASHLAND  PHONOGRAPH  is 

the  quickest  and  easiest  seller  on  the  market. 

1.  Our  sales  on  the  ASHLAND  PHONOGRAPH  this  year  have  already  amounted  to  nearly  ten  times  the 
amount  they  did  last  year. 

2.  The  tone  quality  of  this  instrument  together  with  the  extremely  low  price  makes  them  sell  on  sight.  That 
has  been  proven. 

3.  The  ASHLAND  PHONOGRAPH  is  nationally  advertised  to  assist  our  jobbers  and  dealers  in  market 
ing  them. 

4.  All  inquiries  are  turned  over  promptly  to  our  dealers. 


Model  50— Retail  Price,  $50.00 

Equipped  with  Record  Albums,  $1.00  extra  for  each  Album 
Finishes — Mahogany,  Golden  Oak,  Fumed  Oak 
Motor — Double  Spring 

Equipment — Plays  all  makes  of  Disc  Records 
Trimmings — Nickel  Plated 
Dimensions— Height  42  in.     Depth  20  in. 
Width  18  in. 


Model  35— Retail  Price,  $35.00 

Equipped  with  Record  Albums,  $1.00  extra  for  each  Album 

Finishes — Mahogany,  Golden  Oak,  Fumed  Oak 
Motor  — Single  Spring 

Equipment — Plays  all  makes  of  Disc  Records 
Trimmings— Nickel  Plated 
Dimensions— Height  39  in.     Depth  17^  in. 
Width  ls'/2  in. 


JOBBERS  TRADE  IS 
EARNESTLY  SOLICITED 

Write  us  for  prices  and  outline  of 
the  general  advertising  campaign 
in  which  we  co-operate  with  the 
dealer. 


THOS.  E.  WILSON  &  COMPANY 


CHICAGO,  U.  S.  A. 
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IE 


I  Jirnifllininillliililllil  nun:  m  nmiiimi  1  mm  111  muni  11111111111  1  11111  1  milium  111111  111  1111111111111111111  1  mil  Iiiliilll  iiiiiiimmmiiiimiiiiii  mm  1  mimimiimiillliiiimmiiiilillliiililllllll  iiiiiiiiiiiimiiiiiimmimmiiiiiiiiiii  


THE    TALKING    MACHINE  WORLD 


87 


The  Cover  Without  a  Catch 
The  Cover  That  Needs  no  Catch 


Just  a  deft  touch  upwards 
and  the  cover  hangs  poised. 


DEMONSTRATES  ITSELF 


Refinement 

Women  constitute  the  majority  of  talking  machine 
purchasers.  They  appreciate,  and  their  decision  is  often 
swayed  by,  the  little  refinements  of  construction. 

The  machine  equipped  with  our  Cover  Support  is 
branded  with  quality.    Now,  when  competition  is  keener 
than  ever  before,  you  cannot  afford  to  do  without  the 
CHICAGO  COVER  BALANCE. 

Chicago  Hinged  Cover  Support  &  Balance  Co. 


144  S.  Wabash  Avenue 


CHICAGO,  ILL. 
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the  hesitancy  of  a  great  number  of  buyers  is 
overcome  when  they  become  convinced  of  a 
machine's  durability.  The  "testing  nameplate" 
is  a  transfer  containing  the  dealer's  name  and 
advising  the  purchaser  that  the  machine  has 
been  thoroughly  tested  before  leaving  the  store. 
Like  the  regular  Meyercord  nameplates  these 
are  furnished  in  gold  or  black,  either  in  open 
lettering  or  upon  backgrounds. 

Mr.  Crampton  states  that  the  Decalcomania 
process  of  nameplates  is  attracting  greater  and 
greater  interest  in  the  talking  machine  trade. 
A  number  of  large  department  stores  have  been 
converted  to  the  use  of  Meyercord  plates. 
Changes  Name  to  Queenola 

The  Humanola  Talking  Machine  Co.,  of  Gales- 
burg,  111.,  has  moved  to  Monmouth,  111.,  and  has 
changed  the  name  to  the  Queenola  Talking  Ma- 
chine Co.  This  was  caused  by  the  discovery 
that  the  name  Humanola  had  been  trade-marked 
by  the  Humanola  Talking  Machine  Co.,  of 
Meyersville,  Pa.  W.  E.  Stevenson  is  general 
manager,  and  Nathan  Nelson  sales  manager  of 
the  Queenola  Talking  Machine  Co.  Mr.  Nel- 
son has  been  in  Chicago  for  several  days  ex- 
hibiting the  Queenola  at  his  room  in  the  Great 
Northern  Hotel,  and  a  number  of  people  of 
the  trade  have  expressed  their  appreciation  of 
the  distinctive  features  incorporated  in  it.  The 
company  has  adopted  the  clever  slogan,  "Every 
Home  Should  Have  a  Queen." 

State  Street  Phonograph  Shop  Adds  Men 

Harry  K.  O'Neill,  of  the  State  Street  Phono- 
graph Shop,  has  added  a  few  new  men  to  travel 
in  Chicago  for  the  purpose  of  following  up  pros- 
pects who  have  visited  the  store,  and  also  to 
seek  out  new  buyers.  A.  J.  Mathews,  George 
Heil  and  Albert  Hill  are  doing  considerable  of 
this  work.  It  is  the  aim  of  Mr.  O'Neill  to  main- 
tain business  as  it  has  been  during  the  past  two 
months  by  such  measures  as  this.  The  State 
Street  Shop  has  been  doing  increased  adver- 


tising in  the  Chicago  papers  recently,  and  has 
also  given  much  attention  to  the  March  and 
April  window  displays.  Evidence  of  the  suc- 
cess of  the  Shop's  increased  "digging"  is  shown 
in  Mr.  O'Neill's  remarkable  statement  that  his 
March  business  exceeded  that  of  January  and 
February,  and  almost  equalled  that  of  Decem- 
ber— one  of  the  big  months. 

Salesmen  Off  to  War 

The  Talking  Machine  Shop,  located  at  234 
South  Wabash  avenue,  has  the  right  to  term 
itself  one  of  the  most  patriotic  talking  ma- 
chine retailers  in  Chicago.  On  April  6,  when 
Congress  voted  for  the  Flood  measure  this  con- 
cern lost  two  of  its  salesmen.  Clarence  Brit- 
ton  has  become  a  member  of  the  Hospital 
Corps  and  R.  L.  Orwig  has  joined  the  cavalry. 
New  Agencies  for  Pathe  in  West 

R.  O.  Ainslie,  manager  of  the  Chicago  Pathe 
office,  tells  of  a  very  satisfactory  March  busi- 
ness transacted  by  this  concern's  Western  rep- 
resentatives. The  towns  throughout  the  Middle 
West  are  indicating  a  greater  appreciation  of 
this  famous  instrument.  The  most  recent 
agencies  to  be  established  in  this  territory  in- 
clude among  others  the  following  houses:  A.  G. 
Wilson,  Canton,  111.;  M.  B.  Kerr,  of  Winfield, 
Kan.;  W.  C.  Palmer,  of  Kewanee,  111.;  Vander- 
line  Furniture  Co.,  Muskegon,  Mich. 

Declares  First  Dividend  on  Majestic 

In  the  bankruptcy  case  of  the  Majestic  Pho- 
nograph Co.,  Referee  Eastman  has  declared  a 
first  dividend  of  S  per  cent,  to  creditors.  The 
petitioning  creditors  have  been  allowed  attor- 
neys' fees  of  $100,  and  the  bankrupt's  attorney 
allowed  fee  of  $200.  A  trustee's  report,  which 
was  recently  filed,  shows  receipts  of  $11,786.70, 
disbursements  of  $2,551.26,  and  cash  on  hand 
amounting  to  $9,235.44. 

Arthur  J.  O'Neill  Co.  Moves 

Arthur  J.  O'Neill  Co.  has  moved  its  offices 
from  337  West  Madison  street  to  328  West 


Madison  street.  This  concern  is  manufacturer 
of  the  Aretino  talking  machines.  The  firm  also 
handles  Pathe,  Emerson  and  Par-O-Ket  rec- 
ords.   Business  is  repo'rted  as  active. 


PLAN  C0NCERT0LA  SALES 


World  Phonograph  Co.  Will  Restrict  Represen- 
tation to  One  Dealer  in  Each  Town 


Chicago,  III.,  April  9. — The  debut  of  the  Con- 
certola,  the  new  phonograph  which  is  being  put 
on  the  market  by  the  World  Phonograph  Co., 
218  South  Wabash  avenue,  this  city,  is  attracting 
the  attention  of  dealers  throughout  the  country. 
This  concern  has  produced  the  Concertola  in 
answer  to  the  insistent  public  demand  for 
elegance  as  well  as  service  in  the  phonograph. 

The  dealer  who  wants  his  customers  to  come 
back  with  the  satisfied  expression  on  their  faces, 
must  sell  them  the  best  they  can  buy.  The 
Concertola  was  designed  with  this  fundamental 
object  in  view.  Rich  in  musical  quality  and 
highly  artistic  in  design,  the  Concertola  is  an 
addition  to  the  correct  furnishing  of  the  home. 

The  World  Phonograph  Co. -will  absolutely 
restrict  the  sale  of  the  Concertola  to  but  one 
dealer  in  each  town,  and  with  the  generous  mar- 
gin of  profit  available,  the  fortunate  dealer  who 
gets  the  Concertola  agency  is  assured  of  a  brisk 
and  paying  business  in  supplying  the  local  de- 
mand for  this  new  and  epoch  making  departure 
in  phonograph  making. 

The  machine  is  made  in  two  styles  known  as 
Concertola  "A"  and  Concertola  "B."  Concertola 
"A"  is  of  selected  solid  art  mahogany,  forty- 
nine  inches  in  height,  twenty-four  inches  wide, 
and  twenty-two  inches  deep.  The  doors  are 
twenty-five  inches  long.  This  gives  ample  space 
in  the  cabinet  for  fifty-five  individual  albums. 

The  cabinet  and  its  doors  are  exquisitely 
(Continued  on  page  88) 


TRANSFER  NAME-PLATES 

We  make  the  Transfer  Name -Plates  and  TradeTMarks  for 
the  largest  talking  machine  manufacturers  in  this  country  and 
for  dealers  in  every  state. 

YOUR  NAME,  Mr.  Dealer,  on  every  machine  brings  the  owner 
back  to  you  for  records  and  his  friends  to  you  for  a  machine. 
Samples,  Suggestions  and  Sketches  Furnished  Free 

THE  MEYERCORD  COMPANY,  CHICAGO 

Largest  Manufacturers  of     QEC  ALC01M ANI A    Transfer  Name-Plates 


Transfer  Name-Plates 
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panelled  with  rich  inlay  work,  and  the  tone 
chamber  is  covered  with  a  frieze  of  inlaid  open 
work.  All  visible  metal  parts  of  the  Concertola 
are  heavily  gold  plated  which  serves  to  give  the 
instrument  a  richness  of  appearance  that  can 
be  secured  in  no  other  way.  The  retail  value 
of  the  Concertola  "A"  is  $300. 

The  Concertola  "B"  is  like  Concertola  "A"  in 
every  particular.  Its  size,  exquisite  cabinet  work, 
improved  motor,  violin  tone  chamber,  all  are 
like  Concertola  "A."  The  only  difference  being 
that  the  mahogany  cabinet  is  artistically  carved, 
instead  of  inlaid.  The  metal  parts  are  all 
finished  in  burnished  nickel.  The  retail  value  ot 
the  Concertola  "B"  is  $250. 

The  wholesale  price  of  these  instruments  is 
so  low  as  to  make  the  agency  unusually 
interesting. 


BUILDS  NpW  FACTORY 

Automatic  Machine  &  Tool  Co.  Changes  Name 
to  Gabel's  Entertainer  Co.  and  Prepares  for 
Expansion — Selling  Concern  Organized 


Chicago,  III.,  April  9. — The  Automatic  Ma- 
chine &  Tool  Co.,  at  210  North  Ann  street,  has 
changed  its-  name  to  Gabel's  Entertainer  Co. 
The  reason  for  the  step  is  that  the  company  has 
given  up  the  manufacture  of  everything  except 
the  Gabel-ola,  and  Gabel's  Automatic  Entertain- 
er, the  demand  for  which  has-  reached  such  di- 
mensions as  to  involve  the  entire  activities  of  the 
company.  There  is  no  change  in  the  organiza- 
tion, which  remains  exactly  as  in  the  past  with 
John  Gabel  as  president  and  chief  executive. 

There  has  been,  however,  a  subsidiary  com- 
pany organized,  of  which  Mr.  Gabel  is  also 
president,  to  be  known  as  the  Gabel's  Entertain- 
er Sales  Co.,  for  the  purpose  of  affording  aid  and 
handling  the  sales  end  of  the  business.  Of- 
fices have  been  established  at  Suite  512,  117 
North  Dearborn  street,  in  charge  of  E.  S.  Gar- 
rett as  manager.     Here  a  complete  line  of  the 


Gabel-ola,  the  company's  home  machine,  and 
the  Gabel's  Automatic  Entertainer,  the  commer- 
cial machine,  will  be  on  exhibition  at  all  times 
for  the  inspection  of  visiting  dealers.  Mr.  Gar- 
rett is  a  very  experienced  talking  machine  man, 
who  was  formerly  connected  with  the  Kansas 
City  branch  of  the  Columbia  Graphoph'one  Co., 
but  for  the  past  three  years  has  traveled  for  Mr. 
Gabel. 

The  company  has  recently  purchased  a  site 
at  Lincoln  and  Walnut  streets  on  the  West 
Side,  and  is  already  breaking  ground  for  a  fac- 
tory covering  the  .entire  lot.  The  plans  con- 
template a  five-story  and  basement  brick  struc- 
ture of  mill  construction,  but  for  the  present 
the  building  will  consist  of  two  stories  and  base- 
ment, so  built  as  to  permit  the  adding  of  addi- 
tional stories  later.  It  is  to  be  completed  July 
1  of  this  year. 


URGES  SHIPMENTS  BY  EXPRESS 

Mandel  Mfg.  Co.  Points  Out  Advantages  of  This 
System  to  Talking  Machine  Dealers  Under 
Existing  Conditions  on  the  Railroads 


Chicago,  III.,  April  9. — The  Mandel  Mfg.  Co., 
of  this  city,  whose  dealers  as  well  as  themselves 
have  been  seriously  handicapped  in  handling 
shipments  of  talking  machines  as  a  result  of  the 
freight  embargoes  and  congestions,  has  been 
strongly  urging  the  retailers  to  arrange  for 
shipments  by  express  wherever  possible,  and 
points  out  very  truly  that  there  is  a  substantial 
difference  between  freight  and  express  rates,  the 
saving  in  cartage  through  the  local  express  serv- 
ice bringing  the  goods  direct  to  the  door,  offset- 
ting in  some  measure  the  difference  in  rates. 
The  Mandel  Co.  has,  therefore,  sent  out  the  fol- 
lowing important  information  to  its  dealers: 

"Our  customers  are  undoubtedly  aware  of  the 
alarming  situation  regarding  freight  shipments. 
Practically  all  lines  east-bound  from  Chicago 
have  declared  an  embargo  and  will  not  accept 


The  Gabel-ola  is  a  very  remarkable  and  very 
unique  instrument.  It  is  electrically  operated 
and  a  complete  evening's  program  of  twenty- 
four  ten  and  twelve-inch  lateral  cut  disc  rec- 
ords can  be  played  without  attention  other  than 
simply  selecting  the  records,  placing  them  in 
the  machine  and  pressing  the  button.  The  rec- 
ords are  then  played  one  after  the  other,  the 
changing  of  the  records  and  changing  of  the 
needles  being  all  done  automatically.  If  for 
any  reason  an  intermission  is  required  or 
someone  asks  for  a  record  other  than  that  con- 
tained in  the  machine,  these  matters  can  be  at- 
tended to  by  a  simple  twist  of  the  wrist. 

The  Gabel-ola  has  been  put  on  the  market  only 
after  years  of  careful  experimental  work  and 
practical  experience  of  the  inventor,  John  Gabel, 
with  machines  of  another  type  and  involving 
the  same  mechanical  principles. 


freight  to  points  east  of  Detroit.  This  condition 
is  serious,  and  the  only  safe  remedy  is  to  order 
shipments  to  come  forward  by  express.  There 
are  many  advantages  of  express  service.  The 
chief  one,  of  course,  is  prompt  delivery.  The 
second  is  that  the  goods  are  delivered  to  your 
very  door,  thus  saving  you  the  cartage  charges. 
We  have  compiled  below  a  comparative  list  of 
freight  and  express  rates  to  principal  eastern 
points.  When  comparing  these  rates,  consider 
that  you  save  cartage  charges  on  express  ship- 
ments."   The  comparative  list  follows: 

City  Express  Rate    Freight  Rate 


Per  100  lbs. 

Per  100  lbs. 

Toledo,  O  

$1.15 

$0,389 

Youngstown,  O.  .  . 

  1.60 

.462 

Cleveland,  O  

  1.40 

.431 

Cincinnati,  O  

  1.25 

.42 

Dayton,  O  

  1.25 

.42 

Columbus,  O  

  1.50  • 

.431 

Jamestown,  O  

  1.40 

.462 

Newark,  O  

1.40 

.492 

Troy,  O  

1.15  • 

.404 

Springfield,  O  

1.40 

.42 

It  can  be  adapted  equally  well  to 
upright  machines. 


The  approved  Filing  System. 

The  crowning  feature  in  Talking 
Machine  construction. 

The  handling  of  clumsy  heavy 
albums  eliminated. 

The  minimum  space  required  to  hold 
a  maximum  capacity  of  records. 

Opinions  may  differ  as  to  style,  de- 
sign, tone  or  finish. 

But  all  agree  that  the  FlexiFile  way 
for  filing  records  is  the  only  conven- 
ient, simple,  efficient  way. 

We  are  prepared  to  make  arrange- 
ments with  talking  machine  manu- 
facturers looking  to  the  installation 
of  the  FlexiFile  system  in  the 
cabinets  of  their  machines. 

We  do  not  make  talking  machines. 

FlexiFile  Company 

Musical  and  Office  Filing  Specialties 

27  SOUTH  FIFTH  AVENUE,  CHICAGO 

We  do  not  manufacture  or  sell  Talking  Machines 
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Boston,  Mass  

2.50 

.858 

SSew  Bedford,  Mass 

.  2.65 

.858 

Waterbury,  Conn  

2.40 

.858 

Hartford,  Conn  

2.55 

.858 

New  Haven,  Conn. .  . . 

2.55 

.858 

2.55 

.858 

Detroit,  Mich  

1.25 

.389 

2.25 

.768 

Pittsburgh,  Pa  

1.70 

.473 

EVERY  LETTER  A  GOODWILL  LETTER 

An  Edited  Copy  of  a  Bulletin  Issued  for  the 
Correspondents  of  a  Large  National  Adver- 
tiser— Practical  Advice  to  Those  Who  Make 
or  Mar  the  Goodwill  of  a  Concern  with  In- 
dividual Customers — Value  of  Correspondence 


Goodwill  is  an  important  asset  of  every  suc- 
cessful business.  This  goodwill  is  the  acquaint- 
ance, association  and  regard  that  a  business 
concern  builds  up  among  its  patrons  by  careful, 
efficient  dealings,  which  makes  it  easier  for  the 
concern  to  do  business  with  such  patrons,  en- 
ables it  to  spread  its  business  through  them,  and 
builds  up  a  bulwark  against  competition. 

Goodwill  is  a  particularly  strong  asset  of  any 
business  because  it  is  obvious  that  unless  we  can 
maintain  the  goodwill  of  the  greater  number  of 
customers  and  of  others  who  influence  general 
trade,  it  will  be  impossible  to  secure  a  very  large 
amount  of  business. 

It  is  conceded  by  all  who  have  given  the  mat- 
ter much  thought  that  the  correspondence  of  a 
business  institution  plays  a  large  part  in  the  up- 
building of  goodwill.  This  is  especially  true 
when  the  business  concern  does  its  work  largely 
through  the  mails  as  we  do.  The  great  mail 
order  houses  pay  the  most  careful  attention  to 
their  correspondence  in  every  branch,  from  the 
handling  of  inquiries  that  may  sometimes  appear 
to  be  idle  ones  to  the  adjustment  of  complaints. 
They  have  learned  by  long  experience  that  a 
slight  inattention  or  a  little  impatience  or  bad 
judgment  may  mean  the  loss  of  hundreds  of 
dollars. 

It  is  not  likely  that  those  who  have  to  do  with 
the  correspondence  of  this  company  are  unmind- 
ful of  these  truths.  We  have  in  our  employ  a 
number  of  excellent  correspondents — men  and 
women  whose  work  has  been  worth  a  great  deal 
to  us.  But  from  time  to  time  the  attention  of 
the  management  has  been  called  to  correspond- 
ence that  is  below  the  standard  that  we  ought 
to  maintain.  We  have  never  given  to  this  big 
subject  the  attention  it  deserves;  we  have  never 
undertaken  an  organized  effort  to  improve  the 
correspondence  of  the  institution  as  a  whole. 
It  isn't  unlikely  that  in  the  near  future  some 
effort  will  be  made  to  introduce  a  general  sys- 
tem looking  toward  improvement  of  all  our  let- 
ter writing.  In  the  meantime  there  are  some 
points  that  merit  the  attention  of  everyone  who 
has  the  handling  of  any  of  this  company's  cor- 
respondence, whether  it  be  the  answering  of 
inquiries,  writing  explanatory  letters  about  the 
use  of  our  products,  or  simple  letters  about  the 
shipment  of  supplies. 

Maintain  Goodwill. — First  of  all,  no  matter 
what  the  letter  is  about,  remember  the  impor- 
tance of  building  up  goodwill.  Some  concerns 
have  adopted  the  slogan,  "Every  Letter  a  Sales 
Letter."  I  wish  that  everyone  of  our  corre- 
spondents might  live  up  to  the  spirit  of  "Every 
Letter  a  Goodwill  Letter." 

>\  WE  HAKE  > 
1  TURN  T  TABLE/ 

FOB  IALKING  MACHINES 

THE  MODERN  EQUIPMENT  OF  OUR, 
NEW  FACTORY  ENABLES  US  TO 
QUOTE  VERT  ATTRACTIVE  PRICE/ 
SEND  TOUR,  SPECIFICATIONS  FOR.  ESTIMATE  ■_ 

BARNHAQT  BROTHER/ 
&/PINDLER 

)  MONROE  Cr  THROOP; 
1  STREETS  #  CHICAGO! 

■Vvvvvvvvvvvvvvv^ 

»PE  USED  IN  ABOVE  AD  IS  BARNHART'S  PUBLICITY  GOTHIC  SERIES  WITH  RULE  BORDER 


It  may  be  possible  to  make  a  single  letter 
worth  $10  or  $100  to  the  company.  This  means 
that  you  must  be  courteous.  Many  things  that 
sound  well  when  spoken  by  one  of  pleasant 
manner  seem  cold  or  indifferent  in  written  lan- 
guage. Therefore,  to  make  a  letter  pleasing, 
you  must  search  for  the  little  touches  that  make 
it  so.  Courtesy  is  one  of  the  cheapest  things  in 
existence,  and  yet  it  is  not  half  as  common  as  it 
ought  to  be.  No  matter  if  your  correspondent 
is  unreasonable  or  sarcastic,  you  should  be  rea- 
sonable, dignified  and  courteous,  and  your  atti- 
tude will  be  a  more  effective  rebuke  than  an  ill- 
spirited  reply.  We  ought  to  say  that  we  are 
sorry  for  delays  and  misunderstandings  even  if 
they  are  not  our  fault.  When  we  say:  "We  do 
not  know  just  where  the  trouble  lies,  but  this 
matter  will  have  our  prompt,  careful  attention," 
the  customer  cannot  fail  to  be  impressed  favor- 
ably. 

Don't  forget  that  you  are  representing  the  in- 
stitution as  a  whole,  though  your  letter  may  be 
entirely  about  a  trivial  matter.  The  customer 
should  be  made  to  feel  that  everyone  here  has 
a  friendly  interest  in  him.  Just  a  word  or  two 
is  often  enough  to  give  this  agreeable  effect;  you 
do  not  have  to  be  gushy  or  write  long  letters. 
Addressing  the  customer  by  his  name,  "Dear 
Mr.  Brown"  instead  of  "Dear  Sir,"  or  a  single 
expression  such  as  "We  hope  that  your  outfit 
has  arrived  by  this  time  and  that  you  are  get- 
ting along  well  with  it"  is  often  enough. 

Be  Truthful. — Now  and  then  letters  are  called 
to  the  attention  of  the  management  that  contain 
misleading  statements.  There  is  no  need,  either 
in  our  letters  or  in  our  printed  literature,  for 
outright  untruths  or  exaggerations.  Our  records 
and  the  facts  about  our  business  afford  all  of  the 
earnest,  convincing  arguments  that  a  corre- 
spondent or  circular  writer  could  wish  for.  De- 
ception merely  leads  to  trouble,  and  we  cannot 
stand  for  it.  Earnest  presentation  of  the  truth 
commands  respect  and  brings  business  that 
stays.  To  attempt  absolute  assurance  of  things 
about  which  we  cannot  give  absolute  assurance 
may  later  cause  a  real  grievance  difficult  to 
adjust. 

High-Sounding  Language. — There  is  no  place 
in  our  work  for  high-sounding  language.  Ex- 
press yourself  simply.  Instead  of  "It  is  evident 
that  all  these  propositions  can  be  answered  in 
the  affirmative,"  say  "Our  answer  to  all  these 
questions  is  'Yes.'"  "Pays  well"  is  better  than 
"sufficiently  remunerative."  Do  not  be  lavish 
with  adjectives.  Most  composition  is  spoiled  by 
an  overuse  of  them. 

Conciseness. — Many  mistake  brevity  for  con- 
ciseness. Conciseness  means  saying  much  in  a 
few  words.  With  the  idea  that  brevity  is  the 
principal  thing  to  be  desired  in  letter  writing, 
it  is  easy  for  a  correspondent  to  make  the  mis- 
take of  writing  letters  that  appear  curt  or  hur- 
ried. Make  an  effort  to  get  as  much  meaning  as 
possible  in  each  paragraph,  but  always  find  time 
for  some  show  of  interest.  Cold,  slap-bang  cor- 
respondence is  almost  as  detrimental  to  our 
business  as  ill-spirited  work. 

Promptness. — I  am  led  to  believe  that  our 
various  departments  handle  their  own  corre- 
spondence promptly,  but  occasionally  a  letter 
gets  in  the  wrong  department  or  has  to  be  for- 
warded from  one  department  to  another  and 
is  delayed  for  a  week  or  more.  Recently  a  letter 
was  delayed  for  ten  days,  when  the  customer 
had  particularly  asked  for  prompt  attention. 
These  delays  are  serious,  for  it  is  the  general 
idea  that  our  distance  from  our  customers  is  a 
disadvantage,  and  we  should  do  all  we  can  to 
combat  that  idea.  When  a  letter  comes  to  you 
after  a  delay  of  this  kind,  unless  the  delay  has 
been  satisfactorily  explained  by  the  other  de- 
partment, report  the  matter  to  the  management. 

Hackneyed  and  Formal  Language. — Most  let- 
ter writing  is  lessened  in  effectiveness  by  stilted 
expression.  Every  correspondent  for  this  insti- 
tution should  endeavor  to  get  away  from  cut- 
and-dried  language.  The  following  are  some 
of  these  undesirable  expressions,  and  in  paren- 
(C on  tinned  on  page  91) 


—  The  — 

Patents  Pending 


B  BB.  P(P 

I 

'■M  ae  * 


Simple 
Practical 
Accessible 
Attractive 

AUTOMATIC  Because- 

When  the  container  is  with- 
drawn the  weight  of  the  rec- 
ords automatically  throws 
the  side  rods  outward,  thus 
giving  the  compact  container 
the  desired  expansion. 

When  a  record  has  been 
taken  from  the  Automatic 
Container,  the  place  from 
which  it  is  taken  remains 
open. 

Gives  increased  filing 
capacity  of  50%  to  100% 

MR.  MANUFACTURER, 
Automatic  con  tainer s  are 
cheaper  than  albums,  you 
can  make  them  in  your  own 
factory.  Write  for  my  prop- 
osition. 


Mr.  Dealer,  write  for  particulars  regard- 
ing this  automatic  record  carrying  case. 

FRANK  P.  READ 

Phone  Franklin  5293 

27  S.  Fifth  Ave.     CHICAGO,  ILL. 
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Now  We  Announce  the  Artistic  Concertola  "B 


99 


In   every    way   identical   to   the   epoch-making    Concertola  "A" 
except  that  the  cabinet  is  carved  instead  of  inlaid. 
Size  49  inches  high,  24  inches  wide,  22  inches  deep.  Improved 
noiseless   motor,   plays  all   records.     A   quality  instrument  that 

Concertola  "A"  Exclusive. 


is  establishing  a  new  standard  in  exquisitely  refined  tone-repro- 
duction. 

For  the  one  merchant  in  each  city  who  caters  to  the  very  best 
class  of  trade,  we  have  a  most  attractive  opportunity. 


Concertola  "B"  De  Luxe.    Concertola  "C"  Favorite.    Concertola  "D"-  Craft  Reed. 
Send  for  circular  "Music's  Renaissance."  Address  Dept.  D. 

WORLD  PHONOGRAPH  COMPANY,    218   So.  Wabash   Avenue,  CHICAGO 
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FROM  CHICAGO  HEADQUARTERS 

(Continued  from  page  89) 

theses  are  suggestions  for  better  phrasing:  Your 
favor  of  recent  date  (Your  letter  of  the  10th); 
in  reply  to  same  would  say  (usually  this  un- 
graceful expression  can  be  omitted  entirely,  or 
we  can  substitute,  if  necessary,  something  like, 
"Replying,  we  are  pleased  to  say");  yours  of  the 
11th  received  and  contents  noted  (We  have  con- 
sidered what  you  say  in  your  request  of  the 
11th).  Such  expressions  as  the  following  have 
long  ago  been  put  on  the  retired  list  by  the 
better  class  of  correspondents:  Replying  thereto, 
with  reference  to  the  same,  we  would  say. 

There  is  no  reason  why  every  one  who  han- 
dles correspondence  should  not  weed  the  faults 
out  of  his  language.  Poor  punctuation  and  im- 
proper use  of  connectives  mar  much  correspond- 
ence that  would  otherwise  be  good. 


AFTER  PRIVATE  HOUSE  SALES        CASE  AGAINST  CHENEY  WITHDRAWN 


Many  Complaints  in  St.  Louis  Regarding  "Good 
as  New"  Work  in  Saintly  City 


INCREASE  CAPITAL  TO  $125,000 

Fulton-Alden  Co.,  of  Waukeegan,  111.,  Take  This 
Step  to  Meet  Business  Demand 


Waukegan,  III.,  April  7. — The  Fulton-Alden 
Co.,  of  this  city,  has  increased  its  capital  stock 
from  $40,000  to  $125,000,  and  has  engaged  in 
the  manufacture  of  talking  machines.  The 
company  will  market  a  line  that  is  distinguished 
by  its'  unique  construction,  the  sound  chamber 
being  made  of  spun  brass  in  one  piece  and  en- 
larging from  the  tone  arm  base  in  a  series  of 
concentric  circles.  The  tone  arm  itself  is  also 
of  the  graduated  type.  A  factory  has  been 
acquired  upon  the  west  side  of  the  city,  and  the 
first  units  measuring  sixty  by  sixty  feet  will 
be  completed  before  long.  The  first  models  will 
be  priced  at  $100,  $200  and  $300. 

The  officers  and  directors  are:  R.  C.  Fulton, 
president;  E.  G.  Alden,  vice-president;  H.  L. 
How,  treasurer;  E.  E.  Burge,  secretary;  and 
J.  H.  Kirby,  director.  The  machine  is  equipped 
with  a  silken  roller  shade  which  may  be  drawn 
behind  the  grille  or  not  as  the  owner  pleases. 
The  case  designs  are  quite  handsome. 


St.  Louis,  Mo.,  April  12. — A  new  form  of  com- 
plaint is  reaching  downtown  talking  machine 
men.  It  comes  from  people  who  have  been  at- 
tracted to  residence  district  piano  stores  to  buy 
second-hand  talking  machines,  advertised  in  the 
classified  columns  of  the  newspapers  as  "good 
as  new,"  often  some  reason  being  given  for  the 
owner  having  given  up  this  machine.  Usually 
it  is  a  large  machine.  When  the  prospective 
purchaser  reaches  the  store,  he  is  told  that  the 
special  machine  has  been  sold  but  is  shown 
another,  this  one  being  a  large  stencil,,  and  one 
notable  example  is  held  at  $250.  What  it  could 
be  bought  for  is  not  known,  as  no  successful 
purchasers  have  reported.  One  man  has  re- 
ported to  a  downtown  dealer  that  he  has  heard 
the  same  report  three  times  at  one  store  and 
each  time  he  has  seen  a  second-hand  machine 
in  the  wareroom  that  he  is  convinced  is  the 
same  machine.  These  large,  high-priced  stencils 
are  considered  a  real  menace  by  the  dealers  in 
the  standard  lines,  who  have  been  inclined  to 
ignore  the  numerous  homeless  cheaper  ma- 
chines. 


Chicago,  III.,  April  9. — Considerable  interest 
has  been  displayed  in  the  trade  circles  recently, 
following  the  action  of  counsel  for  the  Victor 
Talking  Machine  Co.,  in  asking  the  dismissal 
of  the  case  filed  by  it  against  the  Cheney  Talk- 
ing Machine  Co.,  which  charged  infringement 
of  patents  upon  the  tapering  tone  arm.  On 
March  12  George  W.  Wilkinson,  counsel  of  the 
Cheney  Co.,  appeared  before  Federal  Judge  An- 
derson and  asked  that  the  case  be  s^t  down  for 
immediate  trial.  Thereupon  Fenton  &  Blount, 
of  Philadelphia,  attorneys  for  the  prosecution, 
entered  the  motion  that  the  case  be  dismissed. 
Judge  Anderson  acted  favorably  upon  the  de- 
fendant's petition  and  decided  that  the  costs  up 
to  the  date  of  dismissal  should  be  paid  for  by 
the  plaintiff. 


PATHE  DEALER  IN  ROCHESTER 

The  accompanying  illustration  shows  an  in- 
terior view  of  one  of  the  largest  talking  ma- 


LOOKING  FOR  LARGER  QUARTERS 

St.  Louis,  Mo.,  April  12.— H.  A.  Yerkes,  West- 
ern representative  of  the  Columbia  Co.,  was 
here  last  week  looking  at  quarters  for  the 
Columbia  wholesale  department.  It  has  been 
admitted  for  a  long  time  that  the  Columbia  Co. 
was  greatly  cramped  in  the  present  quarters,  at 
1008  Olive  street.  The  plan  is  for  the  whole- 
sale department  to  move  elsewhere  and  leave 
the  retail  department  in  charge  of  the  premises 
and  then  the  retail  department  will  not  have  any 
waste  space.  As  it  is,  the  wholesale  department 
consists  of  offices  with  warehouses  elsewhere. 
The  new  location  will  be  announced  at  an  early 
date. 


A  Pathe  Dealer's  Store  in  Rochester 

chine  stores  in  Rochester,  N.  Y.,  showing  sev- 
eral of  the  most  popular  Pathephone  models. 
This  concern  handles  Pathephones  and  Pathe 
records  exclusively,  and  reports  an  increasingly 
large  business  on  this  well-known  line.  This 
store  is  one  of  the  most  progressive  on  the 
large  list  of  Pathe  dealers. 


A  Dealer  Who  Does  Not 
Stock  The  /°)BG0B[>)°/ln'u'B 

— Is  neglecting  the  opportunity  to 
handle  a  specialty  that  carries  a 
good  margin  of  profit. 

— An  instrument  that  really  does 
sell  on  sight. 

— A  brand-new  invention  that  is 
absolutely  practical,  and  that  has 
no  competition. 


THE  /o)/IG&B[D°/JD1ujS 


It  sells 
on  sight 


'TVHE  light  touch  of  a  finger  throws  a  flood  of  light  on 
the  instrument  equipped  with  the  Record-Lite.  It 
does  away  with  the  difficulties  of  operating  in  dark 
corners — eliminates  the  scratching  of  records — makes 
easy  the  adjustment  of  the  automatic  stop. 


JN   every  city  where  it  has  been  introduced  dealers 
have  unhesitatingly  ordered  big  stocks,  but  the  public 
has  "caught  on"  even  quicker  than  the  dealer. 
The  Record-Lite  sells  on  sight. 


The  Record-Lite  is  sold  exclusively  through  Victor  jobbers  and  dealers.    The  retail  price  in  nickel 
finish  is  $3.50;  Cold  finish  $4.00.  Send  us  $3.00,  together  with  the  name  of  your  jobber,  and  we 
will  send  you  a  sample  of  both  nickel  and  gold  finish. 

THE  /°)BG®BG)"fmB  COMPANY 


135  Second  Street 


INCORPORATED 
Sole  Manufacturers  and  Patentees 


MILWAUKEE,  WIS. 


92 


THE    TALKING    MACHINE  WORLD 


TALKING  MACHINE  MEN  TO  DINE 


Excellent  List  of  Speakers  Announced  for  An- 
nual Banquet  of  Local  Association — Dinner 
Program  an  Unusually  Elaborate  One 


Plans  are  now  practically  complete  for  the 
annual  dinner  of  The  Talking  Machine  Men, 
Inc.,  which  will  be  held  at  the  Hotel  McAlpin, 
New  York,  on  April  17,  and  from  present  pros- 
pects the  affair  will  be  the  most  elaborate  in 
the  history  of  the  Association.  The  committee 
plans  to  start  the  dinner  promptly  at  7  p.  m., 
the  assemblage  singing  "The  Star-Spangled 
Banner"  before  taking  their  seats.  A  splendid 
menu  has  been  arranged  and  every  detail  looked 
after  that  will  tend  to  increase  the  enjoyment 
of  the  guests. 

Immediately  after  the  dinner  the  speakers  will 
be  introduced.  They  will  include  Henry  C. 
Brown,  assistant  to  the  general  manager  of 
the  Victor  Talking  Machine  Co.;  L.  C.  Wis- 
well,  manager  of  the  talking  machine  depart- 
ment of  Lyon  &  Healy,  Chicago;  Marion  Dorian, 
treasurer  of  the  Columbia  Graphophone  Co.; 
J.  P.  Coughlin,  vice-president  of  The  Talking 
Machine  Men,  Inc.,  who  will  speak  on  "Or- 
ganization and  Co-operation,"  and  Max  Lan- 
day,  who  will  offer  the  closing  address  on  the 
subject  of  "Membership." 

A  feature  of  the  entertainment  will  be  several 
songs  by  C.  Raymond  Hutchings,  formerly  with 
the  Victor  Talking  Machine  Co.  and  for  the 
past  few  months  manager  of  the  talking  ma- 
chine department  of  Hunt's  Leading  Music 
House,  Inc.,  White  Plains,  New  York.  At  the 
conclusion  of  the  speaking  it  is  planned  to 
have  the  guests  join  in  the  singing  of  "My 
Country  'Tis  of  Thee."  The  dinner  will  be 
followed  by  dancing. 


Owens  &  Beers  Selected  Van  Veen  Booths 

This  Prominent  Victor  Dealer 
Recognized  the  Merits  of 
the  Van  Veen  System 

Van  Veen  Bed-Set  Sectional 
Booths  can  be  erected  as  easily 
as  a  bed  (no  skilled  labor  re- 
quired). Booths  shipped  on 
short  notice  anywhere.  Room 
sizes  any  multiple  of  3  feet. 
High  grade  finish,  will  match 
your  sample  if  desired.  Sound 
proof  construction.  Mail  your 
requirements  for  prices  and 
descriptive  circulars. 

WE  DESIGN  and  BUILD 
COMPLETE  INTERIORS 


Van  Veen  Interior  in  Owens  &  Beers  Store,  1216  Flatbush  Ave.,  Brooklyn,  N.  Y. 


ARTHUR  L.  VAN  VEEN  &  CO.,  Marbridge  Building,  Broadway  and  34th  Street,  New  York 


THOS.  CHALMERS  IN  LOS  ANGELES 


Prominent  Edison  Artist  Calls  on  Southern 
California  Music  Co. — Enthusiastic  Over  the 
New  Period  Cabinets — Signs  Contract  With 
Metropolitan  Opera  Co.  for  French  Opera 


Cramer's  Palace  of  Music,  North  Market 
street,  Frederick,  Md.,  have  established  a  new- 
show  and  sample  room  for  their  piano  depart- 
ment opposite  their  present  store.  A  new  line 
of  Pathe  Pathephones  is  also  on  display  there. 


Los  Angeles,  Cal.,  April  7. — A  recent  visitor  to 
this  city  was  Thos.  Chalmers,  the  prominent 
baritone,  who  has  been  touring  the  country 
with  the  Boston  Grand  Opera  Co.  While  in 
this  city  Mr.  Chalmers,  who  records  exclusively 
for  the  Edison,  called  on  the  Southern  California 
Music  Co.  and  there  saw  for  the  first  time 
illustrations  of  the  new  Edison  in  period  cab- 
inets, regarding  which  he  was  most  enthu- 
siastic. An  announcement  of  interest  to  Edison 
dealers  throughout  the  country  is  to  the  effect 
that  Mr.  Chalmers  has  signed  a  contract  with 
the  Metropolitan  Opera  Co.,  New  York,  for 
a  season  of  light  French  opera,  to  begin  at  the 
termination  of  the  present  Boston  Opera  Co. 
tour. 


JOINS  THE  TRAVELING  STAFF 

Morris  W.  Owens,  associated  with  the  New 
York  Talking  Machine  Co.,  Victor  distributor, 
for  the  past  year,  has  become  a  member  of 
the  company's  traveling  staff  and  will  visit  the 
trade  in  New  England.  He  succeeds  O.  P.  Kil- 
bourn,  who  resigned  a  few  weeks  ago.  Mr. 
Owens  is  thoroughly  competent  to  co-operate 
with  the  Victor  dealers  in  his  territory,  as  he 
has  had  detailed  experience  in  all  phases  of 
Victor  merchandising,  having  been  connected 
for  several  years'  with  Owens  &  Beers,  one  of 
the  leading  local  Victor  dealers.  He  is  meeting 
with  pleasing  success  on  his  first  trip  and  is 
winning  the  high  regard  of  the  dealers  through- 
out New  England. 


The  Smith-Clark  Co.,  of  Goshen,  Ind.,  has 
opened  music  parlors  on  the  second  floor  of  its 
South  Main  street  establishment,  where  the 
Pathe  and  Columbia  lines  of  machines  and 
records  will  be  featured. 


We  carry 
8 

styles  of 

MOTORS 

We  manufacture 
4 

styles  of 

TONE-ARMS 

and 
14 

styles  of 

SOUND  BOXES 

We  fit  any  of  our 
sound  boxes  to  your 
tone-arms  or  vice 
versa. 


MAIN  SPRINGS   (Subject  to  Prior  Sale) 


No.  11,  %  in.  wide,  .025 
gauge,  8~Y2  ft.  long,  usable 
to  any  double-spring  motor 
of  three  10-in.  record  ca- 
pacity  28c. 

Hundred  lots  25c. 

Five  hundred  23c. 


No.  3,  1  in.  wide,  .021  gauge, 
10%  ft.  long,  usable  for 
Heineman  No.  3  motor 
and  similar  motors  of  1  in. 

width  38c. 

Hundred  lots  35c. 

Five  hundred  33c. 


These  two  springs 
are  of  the  finest 
tempered  steel 
of  American  Steel 
&  Wire  Co.'s 
product 


Original  Swiss-cut  Edison  sapphires,  silver-plated 

shanks  22c. 

Hundred  lots  20c. 

Five  hundred  ....  19c. 

Original  Swiss-cut  Pathe  balls,  gold-plated  shanks .  .  .  22c. 

Hundred  lots  20c. 

Five  hundred  ...  .19c. 


We 
manufacture 
all  parts 
including 

Graduated  Disc 
Tabulators 
Turntables 
Table  Brakes 

Tone=Arm  Rests 

Record  Cleaners 
Needle  Cups 
Cabinet  Lid 
Supports 

Sapphire  Needles 

For  Edison  or  Pathe  Records 

Main  Springs 
Governor  Springs 

ETC. 


INDEPENDENT  GERMAN -AMERICAN  TALKING  MACHINE  CO.,  Inc. 

54-56  Bleecker  Street,  New  York  City 
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Hoffay 

The  Machine 

s 


upreme 


Our  Special 
Proposition 

We  will  send  you  this  machine 
on  receipt  of  $45.90.  It  comes 
in  either  oak  or  mahogany 
and  will  play  5  ten-inch  rec- 
ords on  one  winding.  You 
may  try  it  out  for  two  days, 
and  if  you  don't  feel  that  it  is 
the  best  tone-machine  that 
you  ever  handled,  heard  or 
saw,  return  it  at  our  expense 
and  we  will  cheerfully  refund 
your  money. 


One  has  only  to  listen  to,  and  see  the  Hoffay,  to  appreciate  that  the  supremacy 
claimed  is  that  supremacy  accomplished. 

Three  of  the  most  important  features  which  deserve  your  close  attention  are  the 
Hoffay  Reproducer,  Hoffay  Adapter  and 'Hoffay  Airtight  Tone  Arm. 

The  Hoffay  Two-prong  Reproducer 

is  made  of  metal  parts  scientifically  and  hermetically  sealed.  This  great  repro- 
ducer brings  out  of  the  record  all  that  was  put  into  it  without  a  nasal  twang ;  gives 
you  on  the  talking  machine  that  perfection  and  realism  of  tone  and  timbre  for 
which  the  laboratory  experts  have  been  seeking  these  many  years. 
Your  scientists  will  tell  you  that  the  thing  which  distinguishes  violin  tone  from 
that  of  the  cornet  is  merely  the  kind  and  quality  of  vibrations.  The  fluttering 
violin  vibrations  in  their  infinitesimal  circles  have  naturally  been  the  first  to  escape 
through  the  loop-holes  of  reproducers  heretofore,  and  that  is  why  the  violin  tone 
is  the  most  difficult  to  attain.  That  is  why  in  the  Hoffay  machine  you  recognize  it 
absolutely. 

The  Hoffay  Automatic  Adapter 

Makes  the  machine  play  any  kind  of  record.    It  is  fool-proof,  for  unless  you've 
snapped  the  adapter  in  position,  it  won't  play  at  all.    More  sales  are  lost  and 
records  are  ruined  to-day  by  people  trying  to  play  them  with  the  needle  at  the  wrong  angle. 

The  Hoffay  Air-Tight  Tone  Arm 

As  the  name  implies  is  that  which  permits  of  the  clear  flow  of  vibrations  from  the  reproducer  to  the  outer  edge  of 
the  cabinet-horn.  There  is  absolutely  no  crevice  in  the  tone  arm  and  no  way  for  the  vibrations  to  lose  their  force 
and  naturalness. 

This  line  is  for  far-sighted  merchants  who  realize 
the  worth  of  an  exclusive  agency.  Those  who 
have  grasped  such  opportunities  in  the  past  have 
cashed  in  on  the  future — you  know  for  yourself 
what  exclusive  agencies  mean  with  other  suc- 
cessful concerns. 

Our  proposition  has  the  merit — the  sales  possi- 
bilities are  there — let  us  get  together. 


Hoffay  Talking  Machine  Co.,  Inc. 


500  Fifth  Ave. 


New  York  City 


Hoffay  Phonograph  Export  Co. 


500  Fifth  Ave. 


New  York  City 
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Operaphone 
Records 


The  wonderful  thing 
about  Operaphone 
Records,  is  that  every 
desirable  feature  credited 
to  the  higher  priced 
records  will  be  found  in 
all  truth  to  apply  to  the 
Operaphone. 

Here  is  an  infinitely  varied 
range  of  quality  selections 
—vocal,  instrumental  and 
novelty  numbers. 

Operaphone  Records 
play  at  least  as  long  as 
high  priced  10-inch 
records. 

If  you  want  to  handle 
records  that  make  pleased 
customers  and  that  give 
you  a  good  profit  besides 
— you  are  certainly  look- 
ing for  the  Operaphone 
proposition. 

Mail  this  coupon  today. 


Operaphone, 
Dept.  9, 

200  Fifth  Ave., 

New  York  City. 

Gentlemen : 

Send  me  the  details  of  the  Opera- 
phone proposition. 

Name  

Address  


EDUCATIONAL  RECORDS  IN  SCHOOLS 

A  Recent  Convention  of  the  Music  Supervisors' 
Association  in  Kansas  City  Demonstrate  the 
Importance  Anew  of  the  Talking  Machine 


ANNUAL  MEETING  POSTPONED 

Executive  Committee  of  Talking  Machine  Men, 
Inc.,  Decides  to  Hold  Annual  Meeting  on 
Wednesday,  April  25,  Instead  of  April  18 


Grand  Rapids,  Mich.,  April  6. — Practical  teach- 
ing of  the  structural  forms  of  school  music, 
by  means  of  talking  machine  records,  was  the 
most  successful  and  modern  feature  of  the  1917 
convention  of  the  Music  Supervisors'  Associa- 
tion of  the  United  States  at  the  Hotel  Pantlind. 

This  association  is  composed  of  the  music 
supervisors  of  the  various  cities,  who  convene 
once  a  year  to  discuss  the  best  methods  of  teach- 
ing public  school  music. 

Under  the  method  which  has  been  in  vogue 
in  the  public  schools,  the  teacher  plays  a  note 
on  a  pitch-pipe,  or  a  piano,  and  from  this  the 
child  sings  the  scale,  a  simple  exercise,  or  a 
school  song.  All  this  is  being  gradually  and 
rapidly  changed  by  the  use  of  a  set  of  records 
originated  by  Robert  Foresman,  one  of  the 
leading  exponents  of  school  music  in  the  United 
States.  These  records  are  manufactured  by  the 
Columbia  Graphophone  Co.  for  the  Foresman 
Educational  Record  Corporation,  who  retail  the 
disc  records. 

Under  the  Foresman  plan,  the  child  hears 
sung  a  simple  problem  example,  perfectly  ren- 
dered by  the  record,  of  a  scale,  exercise  or  song; 
and  then  from  this  perfect  pattern  the  child 
sings,  accompanied  by  the  talking  machine  play- 
ing the  melody  with  the  child.  This  gives  the 
pupil  an  absolutely  correct  pattern  to  follow. 

The  various  exercises  on  these  records  are 
designed  to  parallel  the  work  outlined  in  the 
various  music  textbooks  on  public  school  mu- 
sic which  are  used  in  the  daily  school  work. 

The  records  give  all  the  structural  forms 
of  music,  leading  through  the  scales,  triads, 
rhythmic  and  time  contrasts,  chromatic  tones, 
intervals,  major  and  tonic  minor  comparisons, 
modulations,  two-part  singing,  and  three-part 
singing,  including  the  use  of  the  bass  clef,  each 
exercise  exemplifying  the  problem,  which,  be- 
ing mastered,  is  instantly  applied  in  the  sight 
interpretation  of  a  school  song. 

On  the  closing  day  of  the  conference,  after 
an  explanation  had  been  given  of  the  Foresman 
method  of  teaching  music  by  means  of  talking 
machine  records,  a  practical  demonstration  was 
given  of  the  same  by  Miss  Margaret  Streeter, 
formerly  one  of  the  supervisors  of  music  in  the 
Los  Angeles  schools,  California. 

Miss  Streeter  brought  before  the  entire  as- 
sembly a  group  of  children  from  one  of  the 
Grand  Rapids  schools.  Miss  Streeter  had 
worked  with  the  children  who  were  demon- 
strating only  four  regular  school  periods  pre- 
vious to  the  public  test.  The  children  sang  with 
marvelous  accuracy,  illustrating  the  simplicity 
of  this  method  of  teaching  school  music. 


Frank  Birch  and  Francis  Gilkey,  of  Cedar 
Falls,  la.,  have  been  appointed  State  agents  for 
the  Ashland  Phonograph  Co.,  of  Chicago.  The 
Bancroft  Sporting  Goods  Store  will  be  the  local 
agents  for  Birch  and  Gilkey  in  Cedar  Falls. 


MAIN  SPRINGS 

Special  This  Month  Only 

1  in.  x  10  ft.  long  x  0.22,  one  doz  $  .40 

In  lots  of  100  36 

7/8  in.  x  10  ft.  long  x  0.22,  doz  38 

In  lots  of  100  35 

7/a  in.  x  8  ft.  long  x  0.22,  doz  20 

In  lots  of  100  16 

34  in.  x  &y2  ft.  long  x  0.22,  doz  24 

In  lots  of  100  20 

Send  for  price  list  of  accessories. 

Favorite  Talking  Machine  Co. 

438  Broadway  NEW  YORK 


At  a  meeting  of  the  executive  committee  of 
The  Talking  Machine  Men,  Inc.,  held  at  the 
Cafe  Lafayette  on  Monday,  April  9,  it  was  re- 
solved to  postpone  the  regular  annual  meeting 
of  the  organization  from  April  18  to  April  25, 
at  which  time  the  election  of  officers  for  the 
ensuing  year  will  take  place.  The  meeting 
will  be  held  in  the  rooms  of  the  Merchants' 
Association  in  the  Woolworth  building,  Broad- 
way at  Park  Place,  and  will  be  called  to  order 
promptly  at  2  p.  m.  The  present  executive 
committee  of  The  Talking  Machine  Men,  Inc., 
includes  John  E.  Hunt,  president;  J.  T.  Cough- 
lin,  vice-president  for  New  York;  A.  Galuchie, 
treasurer;  Sol.  Lazarus,  secretary,  and  M.  Go- 
ransky. 


Keep  the  one-price  flag  flying — it  is  the  ban- 
ner of  business  success. 


Nanes  Art  Furniture  Co. 

Grand  Street  and  East  River,  New  York 

CABINETS 

for 

MANUFACTURERS 


One  of  Our  Standard  Designs  * 

We  are  equipped  .io  handle  con- 
tracts for  cabinets  of  any  descrip- 
tion.   Prompt  deliveries  guaranteed. 

We  have  a  number  of  standard 
designs  or  will  manufacture  accord- 
ing to  your  specifications. 

Let  us  Figure  NOW  on 
Your  1917  Contracts 
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The  Stephenson 
Precision -Made 
Motor 


It  Happened  at  Mrs.  Elwell  s 


just  before  an  informal  dance.  The  guests  were  arriv- 
ing when  someone  tried  a  new  dance  record  on  the 
phonograph — a  big,  beautiful  machine.  Suddenly 
the  spring  in  the  motor  broke.  Mrs.  Elwell  tele- 
phoned the  dealer.  He  said  that  it  was  a  big  job  to 
put  in  a  new  spring — said  that  he  would  call  for  the 
machine  in  the  morning  and  fix  it. 

Had  it  been  a  Stephenson  Motor  he  could  have  run 
up  to  the  house  and  quickly  slipped  in  a  new  spring 
drum — a  three-minute  job.  Springs  will  break,  sud- 
denly and  without  warning;  in  phonograph  motors  as 
in  watches.  In  the  Stephenson  Motor,  the  Precision- 
Made  Motor,  the  spring  drums  are  interchangeable. 
Each  is  a  self-contained  unit,  furnished  the  manufac- 
turer, and  by  him  to  the  dealer  in  this  way.  A  talk- 
ing point  for  the  manufacturer  and  the  dealer. 


The  Stephenson  Motor  is  a  Precision-Made 
Motor.  It  is  manufactured  by  De  Camp  &  Sloan, 
Inc.,  of  Newark.  Manufactured,  assembled  and 
tested  under  one  roof  by  people  who  have  a  rep- 
utation for  Precision  Work. 

The  Stephenson  Motor  has  interchangeable, 
lubricant-tight  spring  drums.  A  tapered  bearing 
and  ball  thrust  on  the  turntable  shaft.  All  swiftly 
moving  gears  are  spiral.  It  is  compact,  the  cast- 
iron  encases  it;  no  overhanging  parts.  It  has  a 
noiseless  winding  device.  It  has  a  definite-reading 
speed  regulator,  easily  adjusted. 
Bulletin  No.  1 0  describes  it  fully.  Are  you  on  the 
Stephenson  mailing  list? 

STEPHENSON,  Inc. 

One  West  34th  St. 
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The  Trade  In  New  York  City  And  Vicinity 


The  local  talking  machine  trade  enjoyed  a  very 
satisfactory  March  business,  and  was  one  of  the 
few  industries  which,  to  all  appearances,  did 
not  surfer  from  the  uncertainty  in  the  political 
and  national  situation  during  the  latter  part  of 
the  month.  Here  and  there  a  dealer  stated  that 
his  sales  had  fallen  off  in  the  last  two  weeks 
of  March,  but  this  was  invariably  due  to  local 
conditions,  and  since  the  first  of  the  month,  busi- 
ness in  these  localities  has  shown  a  decided  im- 
provement. 

One  of  the  noteworthy  features  of  the  talking 
machine  business  in  local  circles  during  the  past 
few  weeks  has  been  the  tremendous  demand  for 
patriotic  records.  Many  of  the  dealers  have 
recognized  the  timeliness  of  window  displays 
using  patriotism  as  a  theme,  and  these  windows 
have  been  powerful  incentives  in  the  develop- 
ment of  record  trade. 


Machine  Shortage  Disappearing 

The  machine  shortage,  which  has  been  one  of 
the  most  important  problems  during  the  past 
year,  has  abated  since  the  middle  of  March, 
and  large  shipments  are  being  received  from 
the  leading  factories.  At  the  present  time  there 
are  signs  of  a  scarcity  of  records,  which,  how- 
ever, may  disappear  during  the  summer  months. 
Quite  a  number  of  the  dealers  are  taking  no 
chances  on  the  probable  record  supply,  and  are 
placing  their  orders  well  in  advance  of  their 
actual  requirements. 

Increase  Shipping  Facilities 
The  New  York  Talking  Machine  Co.,  Victor 
distributor,  has  greatly  improved  its  stock  room 
and  shipping  facilities  in  order  to  render  maxi- 
mum service  to  its  dealersi  in  their  record  re- 
quirements. The  company's  entire  record  stock 
is  now  concentrated  on  one  floor,  enabling  the 

llll 


The 

Oscar  Saenger 
Course 

in  Vocal  Training 


ANOTHER  OPPORTUN- 
^  ITY  FOR  YOU  to  exploit 

Victor  Supremacy  and  your 
own  progressiveness.  Advertise 
and  demonstrate  this  Victor 
Achievement.  If  you  do  not 
have  these  records  in  stock  do 
not  fail  to  order  them  at  once 
and  secure  the  benefit  of  the 
Victor  Company's  advertising 
campaign. 


C.  BRUNO  &  SON,  Inc. 

(Established  1834) 

Victor  Distributors  to  the  Dealer  Only 
351-353  Fourth  Avenue  NEW  YORK 

We  Do  Not  Retail 


shipping  department  to  work  under  ideal  condi- 
tions. A  new  lighting  system  has  also  been  in- 
stalled. 

During  the  past  few  weeks  there  were  quite 
a  number  of  callers  at  the  company's  offices,  in- 
cluding P.  A.  Starck,  president  of  the  P.  A. 
Starck  Piano  Co.,  Chicago,  who  recently  re- 
turned from  a  stay  in  the  South.  Mr.  Starck 
is  planning  to  enlarge  his  Victor  department,  and 
is  gathering  ideas  for  the  establishment  of  one 
of  the  finest  Victor  departments  in  Chicago.  Ai 
B.  Clinton,  head  of  the  A.  B.  Clinton  Co.,  a 
Victor  dealer  with  stores  in  New  Haven  and 
Hartford,  Conn.,  accompanied  by  Ned  Strauss, 
manager  of  his  Hartford  store,  was  also  among 
the  callers  at  the  New  York  Talking  Machine 
Co.'s  warerooms  during  the  week. 

Record  Business  Far  Above  Normal 

"Our  March  business  was  considerably  ahead 
of  last  year,"  said  R.  F.  Bolton,  district  manager 
of  the  Columbia  Graphophone  Co.,  New  York, 
in  a  chat  with  The  World.  "The  month's  sales 
totals  showed  a  good-sized  gain  over  February, 
and  notwithstanding  the  uncertainty  of  the  in- 
ternational situation,  our  dealers  reported  the 
closing  of  a  healthy  and  substantial  business. 
One  of  the  interesting  features  of  the  month's 
activities  was  the  phenomenal  demand  for  the 
Columbia  records  made  by  Lucy  Gates,  the 
prominent  soprano.  Her  new  record,  "The 
Mocking  Bird,"  is  meeting  with  unusual  success, 
and  our  dealers  are  featuring  it  extensively. 
"Saxophone  week"  has  produced  a  very  large  call 
for  the  records  made  by  the  Saxo  Sextet,  and 
there  is  no  doubt  but  that  these  records  will 
be  well  received  throughout  the  country."  Fred 
E.  Mann,  manager  of  the  Boston  headquarters 
of  the  Columbia  Graphophone  Co.,  which  is  in- 
cluded in  Mr.  Bolton's  territory,  was  a  visitor 
to  New  York  this  week  with  optimistic  reports 
of  the  situation  in  New  England. 

March  Sales  Ahead  of  Last  Year 

George  L.  Babson,  general  manager  of  the 
Phonograph  Corp.,  of  Manhattan,  Edison  Dia- 
mond Disc  jobber,  stated  this  week  that  the 
company's  March  business  had  been  well  ahead 
of  expectations,  showing  a  good  sized  gain  over 
last  year.  This  applied  particularly  to  the 
higher-priced  models  of  Edison  Diamond  Disc 
phonographs  which  are  steadily  increasing  in 
popularity.  Hardy  Williamson,  a  well-known 
tenor,  gave  a  re-creation  recital  at  the  Edison 
Shop  recently,  which  attracted  a  capacity  audi- 
ence, and  which  demonstrated  the  musical 
qualities  of  the  Edison  Diamond  Disc  phono- 
graph. 

Featuring  Oscar  Saenger  Course 

C.  Bruno  &  Son,  Inc.,  Victor  distributor,  has 
been  co-operating  with  its  dealers  in  the  de- 
velopment of  the  possibilities  for  the  Oscar 
Saenger  Vocal  Course,  which  was  introduced 
recently  by  the  Victor  Co.  Many  Victor  deal- 
ers have  been  featuring  this  course  extensively, 
and  as  a  result  the  course  is  becoming  very- 
popular  locally. 

Cash  Sales  Predominate 

"Collections  for  March  were  considerably  above 
normal,"  said  L.  S.  McCormick,  manager  of  the 
retail  interests  of  the  Sonora  Phonograph  Corp. 
"Considering  the  general  national  situation  this 
feature  of  our  business  is  especially  gratifying, 
and  many  of  our  customers  have  been  taking 
advantage  of  our  discount  for  cash  sales,  in 
preference  to  paying  interest  on  deferred  pay- 
ment purchases.  Since  the  first  of  April  there 
has  been  a  decided  improvement  in  the  businss 
closed  by  all  of  our  stores.  During  the  latter 
half  of  March  the  uncertainty  regarding  the 
future  seemed  to  affect  the  sale  of  the  higher- 
priced  models,  but  there  has  been  a  noticeable 
change  for  the  better  in  the  last  ten  days." 
Among  the  recent  sales  closed  at  the  Sonora 
warerooms  at  279  Broadway  was  that  of  a  So- 
nora "Invincible"  retailing  at  $350  to  Justice 
(Continued  on  page  98) 
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WHOLESALING 
EXCLUSIVELY 

from  the 

Two  Biggest  Cities 

in  trie  U.  S.  A. 


Largest  Distributors 


'New  York 
TalldngMacttirie  Co. 

lig  W.  40th.  Street, 

-NEW  YOT^K 


Chicago 

TallangMacHineO). 

12  TIcMichidanAve. 

CHICAGO 
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Looking  back  one  year  at  the  Columbia 
progress  ought  to  make  it  easy  for  you  to 
look  ahead  one  year  and  make  a  pretty 
shrewd  guess. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


TRADE  IN  NEW  YORK  CITY 

(Continued  from  page  96) 

John  W.  Goff,  one  of  the  country's  foremost 
jurists.  Judge  Goff  exchanged  a  machine  which 
he  had  purchased  recently  for  a  Sonora,  and  is 
so  well  pleased  with  the  latter  that  he  is  recom- 
mending it  to  many  of  his  friends. 

Notes  of  the  Dealers 

The  Abelowitz  Phonograph  Co.,  1453  St. 
Nicholas  avenue,  exclusive  Victor  dealer,  has 
enlarged  its-warerooms  in  order  to  adequately 
handle  its  fall  business  which,  from  all  indica- 
tions, will  far  outdistance  any  previous  year. 

The  Secord  Piano  Co.,  3493  Broadway,  New 
York,  is  closing-  a  splendid  Columbia  business, 
due  to  the  company's  aggressive  methods  and 
the  attractive  window  displays  which  Mr. 
Secord  has  prepared  to  feature  the  Columbia 
line. 

Robert  Lent,  White  Plains,  N.  Y.,  who  re- 
cently closed  arrangements  to  handle  a  com- 
plete line  of  Edison  Diamond  Disc  phonographs 
and  records,  is  building  up  a  profitable  clientele 


for  these  products.  Mr.  Lent  makes  a  spe- 
cialty of  rendering  maximum  service  to  his 
patrons. 

Edward  Dingley  and  Elmer  Walls,  of  the  order 
department  of  the  Victor  Co.,  and  Howard 
Shartle,  head  of  the  Victor  Co.'s  shipping  depart- 
ment, were  callers  this  week  at  the  offices  of 
the  New  York  Talking  Machine  Co.,  Victor 
distributor. 

H.  Plager  &  Sons,  Hackensack,  N.  J.,  who  re- 
cently opened  an  exclusive  Columbia  depart- 
ment, have  been  successful  far  beyond  anticipa- 
tions. The  company's  advertising  has  been  an 
important  factor  in  its  development  of  an  ex- 
tensive Columbia  following  in  its  territory. 


GIVING  REBATES  ON  SALES  CHECKS 


NEW  PLANT  NEAR  COMPLETION 

Waukegan,  III.,  April  7. — The  new  addition  to 
the  factory  of  the  Chicago  Recording  &  Scale 
Co.  is  rapidly  nearing  completion,  and  the  man- 
ager, Mr.  Cherington,  expects  to  have  the  entire 
plant  in  complete  operation  before  much  more 
time  has  passed. 


**mm  JSM  I  II  i1 1  Hi  P  I  ■  1 1  l"l  II  I  Mir 


Standard  Sectional 
Record  Cabinet 

A  practical,  inexpensive,  convenient  cabinet 
for  dealers;  made  on  the  sectional  principle,  affording  the 
following  advantages: 

It  grows  with  your  requirements :  You  first 
purchase  just  the  number  of  sections  you  actually  need 
for  your  present  requirements;  as  you  need  more  space, 
add  more  sections. 

Adapted  to  any  space  :  As  many  sections  as  desired 
may  be  placed  in  a  stack ;  as  many  stacks  may  be  used 
side  by  side  as  wall  space  will  permit. 
Each  section  or  shelf  is  indexed  by  a  letter  and  each 
compartment  by  a  number,  forming  a  system  of  filing 
unsurpassed  for  simplicity  and  convenience. 
Neat  in  appearance:  No  empty  shelves;  no  over- 
crowding. Case  always  complete,  yet  always  capable 
of  additional  expansion. 

Carefully  made  and  beautifully  finished  in 

plain  and  quartered  oak,  and  in  imitation  and  genuine 
mahogany. 

Made  in  two  sizes;  to  hold  10-inch  and  12  inch  records. 
Each  section  holds  200  records  (100  Edison  records). 
Stack  may  be  made  up  with  all  sections  of  the  same  size ; 
or  sections  for  10-inch  records  may  be  used  above 
sections  for  12-inch  records  by  means  of  a  reducing 
section  as  shown  in  accompanying  illustration. 
Record  sections  furnished  with  or  without  doors. 

Price  for  section  $2.75  ant*  up 

Cases  shipped  on  approval  direct  from  factory  at  con- 
siderable saving  to  you;  on  orders  amounting  to  $10.00 
and  over  we  pay  freight  to  all  points  East  of  Montana, 
Wyoming,  Colorado  and  New  Mexico.  To  points  in 
and  West  of  these  states,  we  equalize  freight  charges. 
For  further  particulars  and  full  list  of  prices  for  the 
different  sections  in  the  different  grades,  write  for  illustrated 
circular  No.  70. 

The  C.  J.  Lundstrom  Mfg.  Co. 

LITTLE  FALLS,  N.  Y. 
Branch  Office,  Flatiron  Bldg.,  New  York  City 
Fifteen  Years'  Experience  Making  High 
Grade  Filing   Cabinets  and  Bookcases 


R.  H.  Macy  &  Co.  Take  Quick  Advantage  of 
Decision  of  United  States  Supreme  Court 

Following  the  decision  of  the  United  States 
Supreme  Court,  which  reversed  the  decision  of 
the  Circuit  Court  of  Appeals  in  the  Victor-Macy 
case,  R.  H.  Macy  &  Co.  carried  advertisements 
in  New  York  papers  notifying  their  customers 
that  a  10  per  cent,  refund  would  be  made  on 
all  amounts  paid  for  Victor  machines  or  records 
at  the  Macy  store  since  February  1,  1916,  at 
which  time  the  injunction  issued  by  the  Circuit 
Court  of  Appeals  went  into  effect.  The  prom- 
ise of  the  refund  was  printed  on  the  reverse 
of  all  sales  checks  for  talking  machines  and 
records  issued  by  Macy  &  Co.  while  the  in- 
junction was  in  force.  These  sales  checks  are 
now  being  redeemed. 


MAKING  NEW  SPRING  MOTOR 


The  Phonograph  Parts  Co.,  New  York,  is 
manufacturing  a  new  spring  motor  which  is 
made  with  a  straight  gear  and  will  play  five  ten- 
inch  records  with  one  winding.    This  motor  has 


Phonograph  Parts  Co.'s  New  Motor 

a  number  of  special  improvements,  particularly 
in  connection  with  the  governor,  which  have 
won  approval  from  manufacturers  who  have 
visited  the  company's  showrooms.  The  regu- 
lator is  constructed  so  that  it  may  be  placed  in 
any  part  of  the  motor  board  for  use. 


A  new  talking  machine  department  has  been 
opened  on  the  second  floor  of  the  department 
store  of  John  S.  Hale  &  Co.,  Peru,  Ind.  Bruns- 
wick phonographs  and  Pathe  records  are  han- 
dled in  the  department. 


B.  R.  Megenity,  who  has  been  in  charge  of 
the  talking  machine  department  of  the  Southern 
California  Music  Co.,  Pasadena,  Cal.,  for  the 
past  two  years,  purchased  an  interest  in  the 
Wilson  Music  Co.,  San  Bernardino,  Cal.,  and 
has  located  in  that  city. 


The  T.  J.  York  Music  Co.,  of  Corsicana,  Tex., 
has  purchased  the  entire  stock  of  Victrolas  and 
Victor  records  from  J.  M.  Stell,  a  furniture 
dealer,  thereby  becoming  exclusive  distributor 
of  the  Victor  line  in  this  section  of  the  country. 


The  Imperial  Talking  Machine  Co.  was  grant- 
ed a  Delaware  charter  this  week  for  the  purpose 
of  manufacturing,  buying  and  selling  talking 
machines.  Capital,  $2,000,000.  The  Wilmington 
incorporators  are:  Percy  W.  Green,  R.  H.  Mor- 
ton, J.  P.  Rutledge. 
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NEW  ASSOCIATION  IN  WASHINGTON      BASIS  OF  COLUMBIA  CO.  CONTRACT 


Retail  Talking  Machine  Dealers  Form  Organ- 
ization With  Percy  S.  Foster  as  President 


Washington,  D.  C,  April  9. — The  retail  talking 
machine  dealers  of  this  city  have  just  perfected 
a  new  local  association  known  as  the  Associa- 
tion of  Talking  Machine  &  Retail  Dealers  of 
the  District  of  Columbia,  and  have  elected  the 
following  officers:  Percy  S.  Foster,  head  of  the 
Percy  S.  Foster  Piano  Co.,  president;  O.  J. 
DeMolI,  president  of  O.  J.  DeMoll  &  Co.,  vice- 
president;  Hugo  Worch,  treasurer,  and  Harry 
C.  Grove,  secretary.  Mr.  Foster  has  long  been 
secretary  of  the  National  Association  of  Piano 
Merchants,  and  is  intimately  acquainted  with 
music  trade  affairs.  Mr.  DeMoll  is  also  promi- 
nent in  association  work,  and  is  secretary  of  the 
Piano  Trade  Golf  Association.  The  other  of- 
ficers are  also  prominent  in  trade  circles,  Mr. 
Grove  being  president  of  H.  G.  Grove,  Inc., 
who  recently  took  over  the  retail  store  of  the 
Columbia  Graphophone  Co.  here. 

The  new  association  is  the  direct  result  of  a 
campaign  carried  on  by  French  Nestor  while 
he  was  here  as  manager  for  Cohen  &  Hughes, 
Victor  distributors.  Mr.  Nestor  then  made  a 
connection  with  the  Standard  Talking  Machine 
Co.,  Pittsburgh,  but  before  leaving  for  his  new 
post  gave  a  luncheon  to  his  friends  in  the  Wash- 
ington trade  at  which  the  association  matter 
was  discussed  and  brought  to  a  head. 

The  charter  members  of  the  new  organization, 
which  plans  to  bring  about  several  reforms  in 
the  trade,  include  Percy  S.  Foster  Piano  Co.,  E. 
F.  Droop  &  Sons  Co.,  O.  J.  DeMoll  &  Co., 
Cohen  &  Hughes,  S.  Kann  &  Sons  Co.,  Hugo 
Worch,  R.  C.  Rogers  Co.,  the  Sport  Mart,  Inc., 
Harry  C.  Grove,  Inc.,  House  &  Herman,  An- 
tonio Durso,  the  Arthur  Jordan  Piano  Co.,  and 
James  Lansburgs  &  Co. 


President  F.  S.  Whitten,  of  Columbia  Grapho- 
phone Co.,  States  That  Decision  in  Victor- 
Macy  Case  Does  Not  Affect  Direct  Contract 
Between  Columbia  Co.  and  Dealers 


Francis  S.  Whitten,  president  of  the  American 
Graphophone  Co.  and  Columbia  Graphophone 
Co.,  has  issued  the  following  statement  to  Co- 
lumbia dealers: 

"You  are  hereby  notified  that  the  decision  just 
rendered  by  the  Supreme  Court  in  the  Victor- 
Straus  (Macy  &  Co.)  case,  does  not  in  any  way 
affect  your  price-maintenance  contractual  rela- 
tions with  the  Columbia  Co,,  which  are  based 
on  a  direct  contract  between  you -and  the  Co- 
lumbia Co.,  which  has  been  upheld  in  American 
Graphophone  Co.  and  Columbia  Graphophone 
Co.  vs.  Boston  Store,  325  F.  R,  785. 

"In  the  Victor-Straus  suit  the  Victor  Co. 
sought  to  enforce  it's  price  system  by  a  mere 
'notice'  against  a  concern  which  was  not  a  party 
to  any  contract  with  the  Victor  Co.  In  your 
case  you  have  entered  into  a  direct  contract 
with  the  Columbia  Co.,  which  is  valid  and  bind- 
ing upon  you. 

"Upon  receipt  of  a  complete  copy  of  the  Su- 
preme Court's  opinion  our  counsel  will  be  in 
a  position  to  formulate  a  detailed  report  which 
will  be  at  the  service  of. any  dealer  desiring  fur- 
ther information." 


especially  those  made  by  Mr.  Rodeheaver,  such 
as  "Brighten  the  Corner  Where  You  Are"  and 
others  not  so  well  known.  During  the  three 
months  that  the  campaign  will  be  carried  oh 
in  this  city  it  is  estimated  that  Mr.  Sunday  will 
preach  to  over  2,000,000  people  at  least,  and  a 
portion  of  these  will  want  records  of  his  music; 


NEW  BILL  TO  FIX  RETAIL  PRICES 

Measure   Introduced  in  Present   Congress  bj 
Representative  Stephens  of  Nebraska 


BILLY  SUNDAY  IN  NEW  YORK 


Well-Known  Evangelist  Now  Carrying  on  a 
Three-Months'  Campaign  in  the  Metropolis 
— Offers  Good  Chance  for  Record  Sales 


Washington,  D.  C,  April  10. — That  the  fight 
for  a  Federal  law  that  will  provide  for.  the 
maintenance  of  prices  on  trade-marked  patented 
goods  has  not  yet  been  given  up  has  been  mani- 
fested through  the  introduction  in  the  present 
Congress,  by  Representative  D.  B.  Stephens  of 
Nebraska,  of  a  bill  that  apparently  has  for  its 
ultimate  object  the  legalizing  of  contracts  be^ 
tween  manufacturer  and  retailer  to  fix  and 
maintain  resale  prices.  The  bill  has  been  pre- 
sented as  being  designed  "to  protect  the  public 
against  dishonest  advertising  and  false  pretenses 
in  merchandising."  The  bill  itself,  however, 
does  not  apparently  work  directly  or  indirectly 
against  fraudulent  advertising,  but  does  provide 
that,  under  certain  conditions,  the  manufacturers 
may  determine  the  price  at  which  their  products 
may  be  offered  to  the  public  by  the  retail  dealer. 
The  measure  is  considered  by  many  of  those  in- 
terested in  price  maintenance  to  be  rather  am- 
biguous in  that  it  does  not  provide  penalties  for 
the  failure  of  the  retailer  to  observe  a  fixed  price 
in  selling  goods. 


MARKETING  A  WOODEN  TONE  ARM 


He — The  Jones's  certainly  are  modern. 
She — Modern?    Well,  I  should  say  so;  they 
even  call  their  dog  with  the  phonograph. 


In  view  of  the  experience  of  talking  machine 
dealers  in  other  cities  where  William  A.  (Billy) 
Sunday,  the  evangelist,  has  conducted  cam- 
paigns, members  of  the  local  talking  machine 
trade  for  the  most  part  are  prepared  to  take 
full  advantage  of  the  opportunity  of  selling 
records  of  the  Billy  Sunday  hymns  and  songs, 


The'  Manhattan  Phono  Parts  Co.,  New  York, 
has  placed  on  the  market  a  wooden  tone  arm 
which  is  different  from  any  tone  arm  now  being 
used  by  phonograph  manufacturers.  It  is 
stated  that  this  tone  arm  has  many  distinctive 
qualities  which  are  particularly  noticeable  in  the 
playing  of  high-class  records. 
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WALL  KANE  NEEDLES 

Have  Taken  the  Market  by  Storm 


Each  needle  is  guaranteed  to  play  1 0  records ;  the  1  Oth 
record  playing  just  as  clearly  as  the  first. 

Package  of  50  needles,  far  greater  value  than  500  ordinary  steel  needles, 

Package  of  50  needles  retails  for  10  cents 


This  is  our 
Silent 
Salesman 
for  Dealers. 


Handsome  metal 
enameled  display 
stand,  holding  60 

packages  (each 
package  contain- 
ing 50  needles)  ; 

also  attractive 
window  sign.  Sold 

to  the  Dealer 
complete  for  $3.90 


Medi 


mm 


Loud 

Extra  Loud 

Price 
to  Dealers 
6  Cents 
per  package 
of  50  needles 
retailing  at 
10  Cents 


Send 
for  samples. 


Wall  Kane  Needles  are  scientifically  prepared,  and  by  reason  of  their  special 
composition  are  beneficial  to  the  grooves  of  the  record,  adding  to  its  life. 

Wall  Kane  Needles  minimize  the  usual  "scratching"  noise  of  the  record. 

Send  $3.90  for  Sample  Stand  to-day 

PROGRESSIVE  PHONOGRAPHIC  SUPPLY  CO. 

SOLE  DISTRIBUTORS  OF  WALL  KANE  NEEDLES 
145  West  45  th  Street,  New  York 
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ARE  YOU  THE  MAN  I  WANT? 

I  want  a  recorder  who  is  an  expert  recorder  (hill-and-dale-cut.) 
A  man  who  can  take  entire  charge  of  and  build  up  a  recording  department. 
I  want  the  best.  I  will  pay  for  the  best — and  give  the  opportunity  of  a  lifetime. 
What  is  your  record  ? 

Charles  Johnson  Post,  President. 

TALKING  PICTURES,  Inc. 

833  South  Olive  Street  Los  Angeles,  California 

P.  S.  I  do  not  want  a  theoretical  executive.  Nor  do  I  care  if  he  has  never  been  a  chief  before — 
I  want  the  ability.  I  want  an  expert  recorder  who  has  capacity  and  can  demonstrate  it  with  what 
he  has  done  and  by  what  he  can  prove  he  will  do. 


AN  EXCELLENT  PATRIOTIC  DISPLAY      CONVENTION  OF  EDISON  DEALERS 


Columbia  Graphophone  Co.  Branch  in  Portland, 
Ore.,  Arranges  Most  Attractive  Window 


National  Gathering  to  Be  Held  at  Waldorf- 
Astoria,  New  York,  on  July  12  and  13 


Among  the  branch  stores  of  the  Columbia 
Graphophone  Co.  which  took  particular  interest 
in  arranging  a  patriotic  window  and  thereby 
entering  into  competition  for  window  displays 
conducted  by  the  Columbia  Co.  during  February 
was  the  Columbia  store  at  429  Washington 
street,  Portland,  Ore.  The  Portland  store  ar- 
ranged a  thoroughly  attractive  window  with  the 
figure  of  a  young  lady  draped  in  the  Stars  and 
Stripes  and  labeled  "America"  as  the  center- 
piece. Several  of  the  most  popular  patriotic 
records  were  featured  with  the  machines  in  this 
display. 


A  national  convention  of  Edison  phonograph 
dealers  will  be  held  at  the  Waldorf-Astoria,  New 
York,  on  July  12  and  13.  Details  of  the  conven- 
tion and  the  official  program  will  be  announced 
at  a  later  date.  Those  in  charge  of  the  conven- 
tion report  that  dealers  from  all  sections  of  the 
country  have  promised  to  attend  the  meeting. 


MARKELS  PRODUCTS  READY  SOON 

During  the  past  few  weeks,  Leonard  Markels, 
motor,  tone  arm  and  sound  box  manufacturer, 
has  been  spending  considerable  time  in  his  lab- 
oratories, perfecting  several  new  products  which 
will  be  announced  in  the  near  future.  Mr. 
Markels  stated  that  he  has  almost  completed  his 
laboratory  work,  and  will  soon  place  on  the 
market  a  number  of  new  products  that  will  be 
of  unusual  interest  to  talking  machine  manu- 
facturers. 

The  "Butterfly"  motor  will  be  featured  in  a 
consistent  campaign  started  within  the  next  fort- 
night, and  judging  from  the  enthusiasm  of  the 
manufacturers  who  have  visited  the  Markels 
plant  recently  this  motor  will  be  even  more,  suc- 
cessful than  advanced  indications  promise. 


NEW  VICTOR  ADVERTISING  MANAGER 

S.  Roland  Hall,  One  of  the  Best-Known  Men 
in  the  Country,  Assumes  This  Post  May  1 

S.  Roland  Hall,  formerly  advertising  manager 
for  the  Alpha  Portland  Cement  Co.,  and  be- 
fore that  connected  with  the  International  Cor- 
respondence Schools  in  an  important  capacity, 
has  been  appointed  advertising  manager  of  the 
Victor  Co.  to  succeed  Henry  C.  Brown,  who 
was  recently  appointed  assistant  to  General 
Manager  Geissler.  Mr.  Hall,  who  is  recognized 
as  one  of  the  leading  advertising  men  of  the 
country,  assumes  his  new  duties  with  the  Victor 
Talking  Machine  Co.  on  May  1. 


NEW  EDISON  POSTERS  ISSUED 


Thos.  A.  Edison,  Inc.,  has  just  issued  a  most 
attractive  series  of  posters  featuring  both  Edi- 
son phonographs  and  records.  The  posters  are 
designed  both  for  use  in  the  dealer's  store  and 
for  outdoor  display  and  should  prove  most  effec- 
tive in  stimulating  interest  in  the  Edison  product 
wherever  they  may  be  used. 


FEATURING  "0R10LA"  PHONOGRAPHS 

The  Metropolis  Sales  Co.,  New  York,  has 
been  meeting  with  very  pleasing  success  with 
its  line  of  "Oriola"  phonographs  which  are 
manufactured  in  a  number  of  styles  and  finishes. 
This  phonograph  is  equipped  to  play  all  makes 
of  records,  and  particular  attention  has  been 
directed  toward  the  production  of  an  attractive 
cabinet. 

This  company  is  also  equipped  to  furnish  the 
trade  with  motors,  sound  boxes,  tone  arms,  etc., 
and  has  organized  a  plant  for  the  assembling  of 
complete  machines. 


The  Crescent  Talking  Machine  Co.  recently 
leased  the  building  at  109  Reade  street,  New 
York,  for  use  as  a  warehouse. 


President  Whitten,  of  the  American  Grapho- 
phone Co.,  announces  that  all  of  the  25,000 
shares  of  new  common  stock  which  were  offered 
to  stockholders  at  $100  per  share  have  been 
fully  subscribed,  leaving  none  for  the  under- 
writing syndicate. 


"STANDARD" 
"SIMPLEX" 

STANDARD  CLEANER  F,  T  fl  R  1) 

Price  50  cents,  list 

"SIMPLEX"  CLEANER  f  1  FANF-KS 

Price  15  cents,  list  V/l^MlH ShS\& 

Send  10  cents  in  stamps  for  a  sample  cleaner.  Write  on  your  busi- 
ness letter  head  only.   Place  regular  orders  through  your  jobber. 

KIRKMAN  ENGINEERING  CORPORATION 

Successors  to  the  Standard  Gramophone  Appliance  Co. 

237  LAFAYETTE  STREET  NEW  YORK 


IF 


Some  of  the  big- 
gest Victor  mer- 
chants can't  afford 
to  pass  up  the  new 

READY-FILE 

THINK 
CAN  YOU? 


It  is  now  accepted  as 

the  most  practical  filing 
system  for  Victrolas 
Tens  and  Elevens  ever 
offered  at  the  PRICE. 


ASK  YOUR  JOBBER 

or  write 

THE  READY-FILE  CO.,  Inc. 

556  Farmers  Trust  Bldg. 
INDIANAPOLIS,  U.S.A. 
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SUPREME  COURT  DECIDES  AGAINST  VICTOR  CO.  LICENSE 

Long  Awaited  Decision  in  Victor-Macy  Case  Handed  Down  on  April  9.  Disappointing  in  Some 
Particulars — Considered  Not  to  Affect  Contractual  Relations  Between  Manufacturer,  Jobber  and 
Dealer — Attitude  of  Court  as  Set  Forth  in  Its  Findings — Progress  of  Case 

Washington,  D.  C,  April 


10. — Yesterday  the 
United  States  Supreme  .  Court  handed  down  a 
decision  for  which  the  members  of  the  talking 
machine  trade  and  those  engaged  in  other  lines 
have  been  waiting  for  months.  That  is  the  de- 
cision in  the  case  of  R.  H.  Macy  &  Co.  vs.  The 
Victor  Talking  Machine  Co.,  and  to  the  disap- 
pointment of  many,  the  findings  of  the  highest 
court  in  the  land  were  against  the  Victor  Co., 
although  the  decision  is  not  generally  construed 
to  affect' purely  contractual  relations  between 
a  manufacturer  or  jobber  and  dealer. 

The  decision  in  short  holds  to  be  invalid  the 
so-called  license  system  which  the  Victor  Talk- 
ing Machine  Co.  has  employed  since  August  1, 
1913,  and  under  which  the  company  licenses  ma- 
chines and  records  of  its  manufacture  for  use, 
thereby  retaining  an  interest  therein  as  patent 
owner. 

The  case  "which  has  now  gone  against  the 
Victor  Talking  Machine  Co.  was  carried  to  the 
Supreme  Court  by  Jesse  Isidor  Straus,  Percy 
S.  Straus,  Herbert  N.  Straus,  trading  as  R.  H. 
Macy  &  Co.  The  suit  was  originally  brought 
in  the  United  States  District  Court  by  the  Vic- 
tor Co.  against  R.  H.  Macy  &  Co.,  et  al.,  asking 
for  an  injunction  restraining  the  defendant  from 
selling  machines  then  in  its  possession  or  other- 
wise violating  the  patent  rights  of  the  Victor  Co. 
The  petition  also  asked  for  an  accounting  and 
damages.  The  District  Court  held  that  despite 
the  license  notice  the  sale  exhausted  the  inter- 
ests of  the  plaintiff  in  the  machine,  except  as 
where  such  interest  might  force  to  be  used 
records  and  needles  covered  by  the  company's 
patents,  and  which  question  was  not  brought 
forth  in  the  complaint. 

•  The  case  next  went  to  the  Circuit  Court  of 
Appeals,  which  affirmed  the  judgment  of  the 
District  Court  and  remanded  the  case  with  in- 
structions to  allow  the  plaintiff  to  maintain  its 


bill  if  it  be  so  advised.  The  District  Court 
again  found  against  the  Victor  Co.  and  agreed 
to  the  motion  to  dismiss  the  bill  of  complaint. 
The  Circuit  Court  of  Appeals  thereupon  re- 
versed the  decision  of  the  District  Court  and  the 
case  was  then  brought  before  the  United  States 
Supreme  Court  on  a  writ  of  certiorari,  resulting 
in  the  decision  of  that  court  on  April  9. 

The  attitude  of  the  Supreme  Court  in  this 
case  is  well  indicated  by  an  expression  in  .  the 
early  part  of  the  opinion  just  delivered  where- 
in it  is  stated:  "It  is  apparent  that  we  are  called 
upon  to  determine  whether  the  system  adopted 
by  the  plaintiff  (the  Victor  Co.)  was  selected  as 
a  means  of  securing  to  the  owner  that  exclu- 
sive right  to  use  its  invention  which  is  granted 
through  the  patent  law,  or  whether,  under  color 
of  such  a  purpose  it  is  a  device  unlawfully  re- 
sorted to  in  an  effort  to  profitably  extend  the 
scope  of  its  patent  at  the  expense  of  the  general 
public.  Is  it  the  fact,  as  is  claimed,  that  this 
'License  Notice'  of  the  plaintiff  is  a  means  or 
agency  designed  in  candor  and  good  faith  to 
enable  the  plaintiff  to  make  only  that  full,  rea- 
sonable and  exclusive  use  of  its  invention  which 
is .  contemplated  by  the  patent  law  or  is  it  a 
disguised  attempt  to  control  the  prices  of  its 
machines  after  they  have  been  sold  and  paid 
for?" 

It  is  declared  in  so  many  words  that  the 
Victor  plan  of  marketing  its  product  is  in  sub- 
stance the  same  as  that  dealt  with  by  the  United 
States  Supreme  Court  in  the  famous  Dr.  Miles 
Medical  Co.  case,  and  in  the  controversy  of 
Bauer  vs.  O'Donnell,  otherwise  known  as  the 
Sanatogen  case,  the  outcome  of  which  latter 
is  supposed  to  have  impelled  the  Victor  Co. 
to  seek  relief  via  its  present  license  system. 
The  Supreme  Court  intimates  that  the  Victor 
Co.  was  trying  to  "evade"  certain  supposed  ef- 
fects of  these  earlier  decisions,  but  commented 


that  the  Court  would  "look  through  the  words 
and  forms  to  the  substance  and  realities." 

The  Victor  system,  which  is  referred  to  as 
"elaborate  to  the  extent  of  confusion,"  is  held 
to  be  rather  weak,  for  one  thing,  because 
there  is  no  requirement  of  reports  from  users 
or  licensees  of  the  machines  who  may  remove 
from  one  place  to  another  taking  their  ma- 
chines with  them.  The  court  evidently  attaches 
considerable  significance  to  the  fact  that  whole- 
sale and  retail  Victor  agents  covertly  sold  ma- 
chines to  Macy,  the  court  going  so  far  as  to 
say  that  this  "is  persuasive  evidence  that  the 
transaction  is  not  what  it  purports  on  its  face 
to  be."  It  is  intimated  that  a  prompt  and  suf- 
ficient remedy  for  an  invasion  of  rights  such  as 
was  claimed  in  this  case  would  be  founded  in 
the  Victor's  sales  department  or  rather  in  its 
license  department. 

So  far  as  the  court  can  discover  the  only 
function  of  the  license  notice  is  the  fixing  and 
maintaining  of  the  prices  of  the  machines  to 
the  Victor  agents  and  the  public,  the  observa- 
tion being  that  "this  we  cannot  doubt  is  the 
purpose  for  which  it  really  was  designed." 

Summing  up,  the  opinion  is  skeptical  of  the 
reputed  object  of  the  Victor  license  system, 
inclining  rather  to  the  belief  that  "its  real  and 
poorly  concealed  purpose  is  to  restrict  the  price 
of  them  (the  machines)  after  the  plaintiff  has 
been  paid  for  them,  and  after  they  have  passed 
into  the  possession  of  the  dealers  and  the  gen- 
eral public."  It  was  this  view  that  led  to  the 
conclusion  that  the  principle  involved  was 
parallel  to  that  in  the  Sanatogen  case. 

The  opinion,  which  was  delivered  by  Justice 
Clarke,  with  Justices  McKenna,  Holmes  and 
Van  Devanter  dissenting,  follows  in  part: 

"While  the  notice  permits  the  use  of  the  machines, 
which  have  been  fully  paid  for,  by  the  'unlicensed  mem- 
bers of  the  general  public,'  significantly  called  in  the  bill 
'the  ultimate  users,  until  the  expiration  of  the  patent 
having  the  longest  term  to  run'  (which  under  the  copy  of 
the  notice  set  out  in  the  bill  would  be  July  22,  1930)  it 
provides  that  if  the  licensee  shall  not  have  failed  to  ob- 
serve the  conditions  of  the  license,  and  the  Victor  Co. 
shall  not  have  previously  taken  possession  of  the  ma- 
chine,  as   in   the   notice  provided,  then,   perhaps  sixteen 
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years  or  more  after  he  has  paid  for  it  and  in  all  prob- 
ability long  after  it  has  been  worn  out  or  become  obso- 
lete and  worthless  'it  shall  become  the  property  of  the 
licensee.' 

"It  thus  becomes  clear  that  this  'license  notice'  is  not 
intended  as  a  security  for  any  further  payment  upon  the 
machine,  for  the  full  price,  called  a  'royalty,'  was  paid 
before  the  plaintiff  parted  with  the  possession  pf  it;  that 
it  is  not  to  be  used  as  a  basis  for  tracing  and  keeping 
the  plaintiff  informed  as  to  the  condition  or  use  of  the 
machine,  for  no  report  of  any  character  is  required  from 
the  'ultimate  user'  after  he  has  paid  the  stipulated  price; 
that,  notwithstanding  its  apparently  studied  avoidance  of 
the  use  of  the  word  'sale'  and  its  frequent  reference 
to  the  word  'use'  the  most  obvious  requirements  for  se- 
curing a  bona-fide  enforcement  of  the  restrictions  of  the 
notice  as  to  'use'  are  omitted;  and  that,  even  by  its 
own  terms,  the  title  to  the  machines  ultimately  vests 
in  the  'ultimate  users,'  without  further  payment  or  action 
on  their  part,  except  patiently  waiting  for  patents  to 
expire  or  inventions,  which,  so  far  as  this  notice  shows, 
may  or  may  not  be  incorporated  in  the  machine.  There 
remains  for  this  'license  notice'  so  far  as  we  can  dis- 
cover, the  function  only  of  fixing  and  maintaining  the 
price  of  plaintiff's  machines  to  its  agents  and  to  the 
public,  and  this  we  cannot  doubt  is  the  purpose  for 
which  it  really  was  designed. 

"Courts  would  be  perversely  blind  if  they  failed  to 
look  through  such  an  attempt,  as  this  'license  notice' 
thus  plainly  is  to  sell  property  for  a  full  price  and  yet 
to  place  restraints  upon  its  further  alienation,  such  as 
have  been  hateful  to  the  law  from  Lord  Coke's  day  to 
ours,  because  obnoxious  to  the  public  interest.  The 
scheme  of  distribution  is  not  a  system  designed  to  secure 
to  the  plaintiff  and  to  the  public  a  reasonable  use  of  its 
machines,  within  the  grant  of  the  patent  laws,  but  is  in 
substance  and  in  fact  a  mere  price  fixing  enterprise, 
which,  if  given  effect,  would  work  great  and  widespread 
injustice  to  innocent  purchasers,  for  it  must  be  recog- 
nized that  not  one  purchaser  in  many  would  read  such 
a  notice,  understand  its  involved  and  intricate  phrase- 
ology, which  bears  many  evidences  of  being  formed  to 
conceal  rather  than  to  make  clear  its  real  meaning  and 
purpose.  It  would  be  a  perversion  of  terms  to  call  the 
transaction  intended  to  be  embodied  in  this  system  of 
marketing  plaintiff's  machines  a  'license  to  use  the  in- 
vention.'    (Bauer  vs.  O'Donnell,  229  U.  S.,   1.  16.) 

"Convinced  as  we  are  that  the  purpose  and  effect  of 
this  'license  notice'  of  plaintiff,  considered  as  a  part  of 
its  scheme  for  marketing  its  products,  is  not  to  secure 
to  the  plaintiff  any  use  of  its  machines,  as  is  contem- 
plated by  the  patent  statutes,  but  that  its  real  and  poorly- 
concealed  purpose  is  to  restrict  the  price  of  them,  after 
the  plaintiff  had  been  paid  for  them  and  after  they  had 
passed  into  the  possession  of  dealers  and  of  the  public, 
we  conclude  that  it  falls  within  the  principles  of  Adams 
vs.  Burke,  17  Wall,  453,  456;  and  of  Bauer  vs.  O'Don- 
nell, 229  U.  S.  1;  that  it  is,  therefore,  invalid,  and  that 
the  District  Court  properly  held  that  the  bill  must  fail 
for  want  of  equity. 

"It  results  that  the  decree  of  the  Circuit  Court  of 
Appeals  will  be  reversed,  and  that  of  the  District  Court 
affirmed." 


S0N0RA  AGENCY  FOR  LONG  BEACH 

The  Patrick  Music  Co.,  of  Long  Beach,  Cal., 
has  taken  the  agency  for  that  city  for  the  So- 
nora  talking  machine,  and  will  carry  a  complete 
line  of  the  instruments.  The  company,  for- 
merly the  Carlton  Music  Co.,  is  managed  by 
E.  M.  Bonnell,  who  for  a  time  controlled  the 
Sonora  agency  for  this  city,  until  it  was  taken 
over  recently  by  the  Broadway  Departments 
Store. 


Messrs.  Adams,  sales  "manager,  and  Bauer, 
special  representative,  of  the  Domestic  Talking 
Machine  Corp.,  Philadelphia,  Pa.,  were  in  New 
York  this  week. 


A  Bigger  Better  Business 


Wake  Up  Man 
Make  More  Sales 
File  Your  Records 

The  Ogden  Way 

Is  Unconditionally 
Guaranteed  by 

Your  Jobber 


SELLS 
FILES 
FINDS 


More  Records 


IN  THE  SHORTEST  TIME- 
IN  THE  SMALLEST  SPACE 

Order  Direct  Naming  Your  Jobber 
Rush  Orders  Shipped  From  Stock 
Will  pay  for  itself  during  the  rush 
1000's  of  satisfied  Dealers  our  reference 

ORDER  NOW— SAME  LOW  PRICE 

Patented — Patented — Patented 

i  Ogden  Sectional  Cabinet  Co. 

Lynchburg,  Va. 


Models  No.  1  and 
No.  31.  High  Grade 
Cabinets  for  record 
parlors. 

Models  No.  2  and 
No.  62.  I/0\v  in  price. 
High  efficiency.  Pat- 
ented. 


ONE  PRICE  POLICY  MUST  PREVAIL 

Its  Value  Demonstrated  Through  the  Growth 
and  Prosperity  of  the  Talking  Machine  In- 
dustry— General  View  of  Recent  Victor-Macy 
Decision  Held  by  Members  of  the  Trade 


The  recent  decision  handed  down  by  the  Su- 
preme Court  of  the  United  States  in  the  Victor- 
Macy  case  has  naturally  created  quite  consider- 
able comment  in  all  branches  of  the  industry 
throughout  the  country.  The  general  opinion 
prevails,  however,  that  while  the  license  system 
is  assailed,  as  far  as  it  concerns  the  independent 
dealer  and  the  public,  the  contractual  relations 
between  manufacturer  or  jobber  and  dealer  are 
not  affected.  This  line  of  demarcation  is  also 
pointed  out  very  clearly  by  President  F.  S. 
Whitten  of  the  Columbia  Graphophone  Co.  in 
his  statement  which  appears  elsewhere. 

The  present  high  standing  of  the  talking  ma- 
chine trade;  its  tremendous  development  in  a 
comparatively  few  years;  the  opportunities  that 
have  been,  and  are,  offered  equally  to  the  small 


dealer,  as  to  the  large  retailer,  are  all  the  out- 
growth of  the  policy  of  price  maintenance.  It 
has  been  a  policy  that  has  not  only  given  pro- 
tection to  the  trade,  but  has  won  the  confidence 
of  the  public. 

A  fixed  price  has  enabled  all  branches  of  the 
trade  to  get  rid  of  the  question  of  bargaining, 
and  devote  all  energies  to  the  production  of 
proper  and  widespread  exploitation  of  talking 
machines  and  records. 

The  Talking  Machine  World  has  always,  since 
its  establishment,  been  a  strong  advocate  of 
price  maintenance  in  the  trade,  not  as  an  ex- 
periment, but  as  a  proven  policy,  a  policy  that 
has  protected  and  permitted  the  proper  growth 
and  expansion  of  the  industry.  It  is  the  firm 
belief  of  the  better  element  of  the  trade  that 
the  Supreme  Court  decision  will  not  have  a 
widespread  effect  on  the  policy  of  price  main- 
tenance generally;  that  the  retailers  who  have 
seen  the  benefits  of  the  policy  will  continue  to 
adhere  to  it  regardless  of  contract  or  agree- 
ment or  line  of  goods  handled  for  their  own  pro- 
tection. 


HAVE  YOU  TRIED  A  WOODEN  TONE-ARM? 


A  Better 
TONE-ARM 

Send  $3.25  for  sample 

Prompt  deliveries  guaranteed 


MANHATTAN  PHONO  PARTS  CO. 


(Patent  Applied  lor) 


This  wooden  tone-arm  has  been 
perfected  after  years  of  exper- 
imenting. It  eliminates  all  harsh, 
metallic,  nasal  sounds  and 
reproduces  the  record  in 
its  natural  full  tone. 

Furnished  with  or  with- 
out sound-box.  Equipped  to 
fit  all  types  of  reproducers. 


32  Union  Square,  New  York 
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THE  BUSINESS  SITUATION  ANALYZED  IN  FACE  OF  WAR 

Problems  Faced  by  Business  Interests  of  Country — Time  When  Talking  Machine  Men  Must  Dis- 
play Courage  in  Business — Things  Must  Be  Kept  Going  at  Normal  or  a  Little  Better 


Within  the  past  fortnight  the  United  States 
has  ceased  being  a  neutral  and  has  become  an 
active  factor  in  the  great  world -war,  the  ravages 
of  which  we  have  witnessed  from  afar  for  the 
past  three  years,  and  the  declaration  of  war 
has  brought  with  it  new  problems  not  only  for 
the  administration,  but  for  the  business  inter- 
ests of  the  country. 

From  a  study  of  the  war-time  conditions  in 
European  countries,  it  would  seem  that  from 
the  cold  business  viewpoint  the  situation  is  not 
so  alarming  as  it  might  seem  at  first  glance. 
Talking  machine  manufacturers  have  become 
used,  although  perhaps  not  resigned,  to  a  se- 
rious shortage  in  various  kinds  of  supplies  dur- 
ing the  last  year  or  two.  Metal  parts,  particu- 
larly springs,  have  taken  on  an  added  value 
through  scarcity.  Cabinet  woods  and  finishes 
have  become  more  expensive.  Shellac  for  the 
making  of  records  has  not  only  advanced  sev- 
eral hundred  per  cent,  in  price,  but  is  almost 
unobtainable.  Even  the  humble,  but  very  neces- 
sary needle,  has  taken  on  a  new  value  through 
scarcity. 

Although  the  war  will  not  serve  to  improve 
this  condition  and  provide  a  larger  supply  of 
materials,  it  is  doubtful  if  it  will  make  the  sit- 
uation any  more  serious.  It  is  true  that  millions 
of  tons  of  metals  will  go  into  the  making  of 
munition  and  the  equipment  for  troops,  but  it 
must  be  remembered  that  since  the  European 
war  started  factories  in  the  United  States  have 
been  turning  out  munitions  for  the  Allies  in 
ever-increasing  quantities  and  thereby  with- 
drawing metal  supplies  from  ordinary  industrial 
channels. 

The  increased  demand  for  war  materials  for 
the  United  States  forces  will  be  offset  in  a 
large  measure  by  the  fact  that  many  contracts 
placed  by  the  Allies  have  run  out  and  their 
place  will  be  taken  by  contracts  of  this  gov- 
ernment. 


To  the  business  man  this  is  the  time  for  earn- 
est thought,  intelligent  preparation  and  a  de- 
termined confidence  in  the  future  of  the  coun- 
try and  its  business.  This  should  be  so  if  only 
as  a  matter  of  patriotism,  for  patriotism  is  not 
confined  to  those  called  upon  to  bear  arms  and 
suffer  privations  on  the  field  of  battle,  but  is 
displayed  quite  as  strongly  in  the  determina- 
tion to  keep  things  going  under  handicaps  and 
to  carry  out  the  slogan,  "Business  as  usual," 
during  the  war. 

According  to  the  present  plans  of  the  gov- 
ernment 2,000,000  men  or  more  will  be  drawn 
from  business  pursuits  to  make  up  the  army 
and  this  withdrawal  will  naturally  have  a  de- 
cided effect  on  industry.  It  is  to  be  considered 
on  the  other  hand,  however,  that  there  will  be 
increased  activity  in  many  lines,  notably  those 
connected  in  any  way  with  the  furnishing  of 
military  supplies.  This  increased  activity  will 
mean  more  money  for  the  wage-earner  and  ex- 
perience has  proven  that  this  increased  income 
is,  nine  times  out  of  ten,  spent  for  luxuries. 
Under  such  conditions  it  is  well  to  class  talk- 
ing machines  and  records  as  luxuries. 

It  is  true  that  business  is  somewhat  disturbed 
and  will  probably  remain  disturbed  for  some 
time  or  until  definite  war  policies  are  outlined 
by  the  government  that  will  let  the  business 
man  know  just  where  he  stands.  The  country 
has  enjoyed  several  years  of  unexampled  pros- 
perity, and  it  is  not  to  be  assumed  that  busi- 
ness is  going  to  the  demnition  bow-wows  just 
because  there  is  a  war  on  hand. 

This  is  the  time  for  members  of  the  talking 
machine  trade  to  display  courage  in  business — 
a  courage  that  is  just  as  essential  and  worthy 
as  that  which  prompts  men  to  face  the  guns 
of  battle.  The  man  who  can  see  nothing  but 
a  black  cloud  on  the  business  horizon,  who  is 
afraid  of  ruin  and  who  shrinks  at  the  first  sign 
of  an  industrial  storm  is  just  as  lacking  in  cour- 


age as  the  man  who  drags  in  the  rear  of  the 
charge,  or  who  turns  tail  and  runs. 

The  country  is  bigger  and  richer  than  ever. 
It  has  weathered  numerous  wars  and  panics  in 
the  past  and  come  through  with  colors  flying. 
There  is  no  reason  to  assume  that  what  has 
been  done  before,  under  less  favorable  condi- 
tions, cannot  be  done  again. 

The  talking  machine  trade,  in  its  strength, 
should  be  one  of  the  first  of  the  industries  to 
present  a  united  front  in  face  of  the  war  con- 
ditions. Every  man  in  it  should  not  only  be 
willing  but  anxious  to  do  his  "bit"  in  keeping 
things  going  at  a  normal  pace,  or  even  a  little 
better  than  normal. 


ADVERTISING  NEEDLE  BOX 


Interesting  Example  of  Japanese  Workmanship 
Exploited  in  The  World  This  Month  by  the 
Eastern  Agency,  of  Kobe,  Japan 


The  value  of  The  Talking  Machine  World 
as  an  advertising  medium  is  recognized  through- 
out the  entire  world,  and  it  is  significant  in 
this  connection  that  there  appears  in  this  issue 
of  The  World  an  advertisement  from  The  East- 
ern Agency,  of  Kobe,  Japan,  in  which  they  are 
calling  attention  to  a  most  artistically  con- 
ceived needle  box  called  the  "Na-Ra."  It  is 
an  admirable  example  of  Japanese  straw-mosaic 
work  and  will  make  a  wide  appeal  to  purchasers, 
as  it  can  be  sold  at  a  most  reasonable  price 
which  will  afford  a  good  profit. 


OPENS  OFFICES  IN  CHICAGO 


Chicago,  III.,  April  10. — The  Ottawa  Piano- 
phone  Co.,  of  Ottawa,  111.,  makers  of  the  "Hia- 
watha" line  of  talking  machines,  has  opened 
offices  in  the  Republic  Building,  209  South  State 
street.    Charles  H.  Bartholomee  is  president. 


The  Emerson  Phonograph  Co.  has  leased 
20,000  square  feet  of  floor  space  in  the  Little  & 
Ives  Building,  425-435  East  Twenty-fourth 
street,  New  York. 


New  Special  Double  Spring  Motor 


in  quantities 


Complete  with  12-inch  Turntable 
Will  play  five  10-inch  lateral  cut  records 


■  ^ 


All  orders  for  samples  must  be  accompanied  by  check  or  money  order.    Terms,  net  cash,/,  o.b.  New  York. 


Phonograph  Parts  Company 


7  West  22  nd  Street 
New  York 
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IMPORTANCE  OF  CREDIT  STATEMENT  3J 

Dealers  Should  Be  Impressed  With  the  Impor-  jjj 

tance  of  Accuracy  in  Preparation  of  Credit  IB 

Statements  and  Cautioned  to  Take  the  Matter  |jj 

of  Credits  Seriously   for   Their   Own   Pro-  H 

tection — The  Work  of  the  Credit  Man  flj 


The  successful  credit  man  can  best  serve 
the  interests  of  his  house  by  impressing  upon 
the  dealers  the  real  importance  of  the  credit 
statement,  and  the  absolute  necessity  for  its  be- 
ing accurate.  The  National  Association  of 
Credit  Men  are  emphasizing  this  point  strongly, 
and  in  a  recent  letter  to  members  had  the  fol- 
lowing to  say  on  the  subject: 

"If  we  are  to  give  the  financial  statement  its 
proper  standing  as  a  credit  instrument,  it  must 
be  taken  seriously  by  the  credit  department. 
The  small  merchant  in  rendering  a  statement 
must  be  made  to  understand  that  the  prepara- 
tion of  the  statement  for  submission  over  his 
signature  cannot  be  simply  a  guessing  exhibit. 
It  is  the  credit  man's  part  to  see  that  the  idea 
does  not  become  current  that  guesses  are  ever 
justified  as  to  inventory,  accounts  and  notes 
receivable  and  payable.  Failing  in  this  duty, 
the  credit  grantor  is  to  have,  in  the  signed 
financial  statement,  a  document  less  and  less 
useful. 

"Merchants  must  be  brought  to  appreciate 
their  solemn  business  duty  in  preparing  and 
rendering  a  statement  to  which  they  can  take 
oath  as  representing  truly  the  condition  of  their 
affairs  and  that  the  statement  is  not  a  'hit  or 
miss'  guess.  That  too  prevalent  idea,  that  a 
majority  of  financial  statements  are  undepend- 
able  or  that  on  a  'show-down'  assets  will  shrink 
and  liabilities  increase  unconscionably,  must  be 
destroyed.  The  proper  attitude  is  to  expect 
a  statement  to  be  representative  of  the  maker's 
real  condition,  and  when  this  expectation  is 
impressed  upon  the  minds  of  the  makers  and 
that  misrepresentations  are  dangerous,  more 
care  will  be  exercised  and  better  order  brought 
about. 

"Of  course,  this  does  not  mean  accepting 
figures  at  their  face.  Analysis  always  provides 
for  depreciation  in  assets,  at  least,  but  to  esti- 
mate the  average  statement  as  totally  unde- 
pendable  is  doing  untold  harm  to  what  ought 
to  be  a  basic  credit  instrument." 


WHEN  TALKING  MACHINE  MEN  DINE 


Max  Landay,  chairman  of  the  entertainment 
committee  of  the  Talking  Machine  Men,  Inc., 
announced  on  Wednesday  that  the  date  of  the 
association's  annual  banquet  and  dance  had  been 
changed  from  April  12  to  April  17.  The  ban- 
quet will  be  held  at  the  Hotel  McAlpin,  New 
York.  Mr.  Landay  suggests  that  the  members 
of  the  trade  place  their  reservations  as  soon  as 
possible,  as  the  number. of  guests  has  been  lim- 
ited to  500,  and  there  is  every  indication  that 
more  than  this  number  are  desirous  of  attend- 
ing. 


Room  73 


65  Nassau  Street 

nil 
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New  York  City 


Phone.  2124  Cortlandt 


A  SIGNIFICANT  ILLUSTRATION 


HELP  FOR  HONEST  DEBTORS 


There  was  recently  published  an  article  which 
illustrated  twenty-seven  different  makes  of  the 
$100  type  of  talking  machines.  These  instru- 
ments were  made  by  prominent  manufacturers, 
and  it  is  interesting  to  note  that  out  of  the 
twenty-seven  machines  illustrated  twenty  of 
them  were  equipped  with  the  Standard  Heine- 
man  motor. 

This  is  a  record  that  the  Otto  Heineman 
Phonograph  Suppy  Co.  can  well  afford  to  be 
proud  of  as  an  average  of  74  per  cent,  in  the 
most  popular  types  of  machines  made  by  the 
leading  manufacturers  is  an  indication  of  the 
popularity  which  this  motor  has  achieved.  It 
Should  also  be  considered  that  the  Heineman 
motor  has  been  on  the  market  less  than  two 
years  which  makes  this  record  all  the  more 
remarkable. 

The  $100  machine  is  accepted  as  the  standard 
type  of  talking  machine  and  the  fact  that  twenty 
out  of  twenty-seven  manufacturers  have  selected 
the  Heineman  motor  for  use  in  their  machines 
gives  additional  force  to  the  company's  adver- 
tising phrase,  "The  Heineman  Motor  Is  the 
Standard  Motor." 


Credit  Men  Seek  Means  to  Reduce  Bankruptcy 
Litigation 


Five  hundred  members  of  the  New  York 
Credit  Men's  Association  gathered  at  the  Hotel 
Astor  last  Monday  night  and  considered  means 
to  decrease  the  waste  caused  by  unnecessary 
bankruptcy  litigation  in  the  courts.  The  solu- 
tion of  the  problem,  it  was  declared,  depended 
upon  co-operation  by  creditors  in  adjusting 
weakened  credits  in  instances  where  insolvent 
or  embarrassed  debtors  were  shown  to  be  hon- 
estly disposed. 

W.  F.  H.  Koelsch  presided.  He  said  adjust- 
ment bureaus  were  maintained  by  sixty  loca' 
associations  affiliated  with  the  National  Asso- 
ciation of  Credit  Men  for  the  purpose  of  meet- 
ing honest  debtors  half  way  and  making  for 
closer  co-operation. 


There  is  a  great  big  fundamental  prosperity 
that  is  working  twenty-four  hours  a  day,  and  it 
isn't  going  to  lay  off  the  minute  somebody  in 
the  next  yard  quits  scrapping  and  decides  to 
go  to  work. 


The  New  York  Curb  Association  has  listed 
75,000  common  and  25,000  preferred  shares  of 
the  American  Graphophone  Co.,  both  at  a  par 
value  of  $100. 


If  the  salesman  can  possibly  help  it  he  should 
not  enter  into  an  argument  with  his  customer  or 
contradict  him,  as  this  is  sowing  seeds  on  stony 
ground.  A  joke  will  not  go  amiss  if  indulged 
in  judiciously. 


A  Quick- Selling  Novelty  from  Japan 

The  "Na-Ra"  Needle  Box 

Made  of  the  famous  Japanese  White  Wood  and  Straw  Moulded  and 
Mosaic-Work,  the  "Na-Ra"  Needle  Box  has  Grooved  Sections  for  Loud 
Tone,  Soft  Tone  and  Fibre  Needles,  and  a  Neat  little  Waste-Box  for 
Used  Needles  which  can  be  removed  and  emptied  as  desired.  A  profit- 
able Side-Line  for  the  Talking  Machine  Trade. 

Sample  post-paid  for  ten  2-cent  stamps 

Trade  Prices:  I  doz.  Boxes,  $2.00;  100  Boxes,  $16.00;  1,000  Boxes,  $150.00. 
Express  Prepaid  to  any  part  of  U.  S.  A. 
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WORLD'S  CLASSIFIED  ADVERTISING 

Any  member  of  the  trade. may  forward  to  this  office 
a  "Situation"  advertisement  Intended  for  this  Depart- 
ment to  occupy  a  space  of  four  lines,  agate  measure, 
and  it  will  be  Inserted  free.  Replies  will  also  be  for- 
warded without  cost.  Additional  space  will  be  at  the 
rate  of  25c.  per  line.  If  bold  faced  type  is  desired  the 
cost  of  same  will  be  25c.  per  line.  Business  oppor- 
tunities 25c.  per  line. 

FOR  SALE — Disc  recording  and  shaving  ma- 
chine, both  guaranteed  to  do  perfect  work.  Ad- 
dress "Box  417,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

BARGAIN  ON  SOUND  BOXES  AND 
TONE  ARMS— A  limited  quantity  at  a  low 
price  to  close  stock.  H.  D.  Williams,  713  Frank- 
fort Ave.,  Cleveland,  Ohio. 

POSITION  WANTED— Salesman  and  man- 
ager— five  years'  experience — desires  position 
anywhere  in  United  States,  preferably  in  West. 
Have  handled  Victor,  Edison  and  Columbia. 
Can  consider  good  offer  on  short  notice.  Ad- 
dress "Box  418,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

WANTED — Man  familiar  with  vertical  cut 
recording.  State  salary  required— confidential. 
Address  "Box  419,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

WANTED — Man  capable  of  helping  to  de- 
velop a  disk  recording  pressing  plant.  Prefer- 
ably with  knowledge  of  stock  and  pressing  op- 
erations. Address  "Box  420,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York. 

WANTED— In  a  central  State,  city  of  100,000, 
a  live  man  to  take  charge  of  a  good  paying  and 
growing  department  in  a  department  store. 
Applicant  must  be  an  "Edison"  enthusiast  as  we 
will  not  handle  "talkers."  Department  now  con- 
sists of  saleswoman,  two  salesmen,  equipped 
with  cars,  repairman,  record  rooms,  beautiful 
concert  room  and  all  facilities  for  getting  re- 
sults. Only  a  live,  wide  awake  man  need  apply. 
Salary  and  commissions  will  be  arranged  to  fit 
the  right  man.  Address  "SCGP,"  care  The  Talk- 
ing Machine  World,  373  Fourth  Ave.,  New  York. 

FOR  SALE — Sacrifice  below  cost.  Large 
quantity,  splendid  machines — all  sizes;  also 
records.   Bear  Jewelry,  80  Fifth  Ave.,  New  York. 

POSITION  WANTED— Mechanical  engi- 
neer, designer,  machinist,  practical  man — experi- 
enced on  record  machines,  shaving  and  edging 
machines,  hydraulic  presses,  pumps,  accumulat- 
ors, cored  mould,  no-backing  of  production  proc- 
ess; knowledge  of  stock  and  plating.  Young 
man,  live  wire  for  progressive  company.  Best 
references.  Address  "Box  421,"  care  The  Talk- 
ing Machine  World,  373  Fourth  Ave.,  New 
York. 

POSITION  WANTED— Experienced  Victor 
man,  age  26,  college  graduate,  married,  who  has 
represented  the  Victor  Talking  Machine  Co.  for 
the  past  14  months  in  various  Eastern  states, 
desires  position  as  representative  for  a  jobber 
or  manager  of  a  retail  talking  machine  depart- 
ment.  Willing  to  go  anywhere.   Best  references. 


Address  "F.  A.  R.,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

WANTED — Man  who  is  familiar  with  talking 
machine  business,  both  manufacture  an<J  sale 
of  same,  to  manage  business.  Can  participate 
in  profits  or  become  a  stockholder  after  trial. 
First-class  references  required.  Correspondence 
conducted  confidentially  if  desired.  Address 
"Manufacturer,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

POSITIONS  WANTED— By  young  man  and 
wife,  both  thoroughly  familiar  with  Victor,  Co- 
lumbia and  Edison  lines.  Would  like  positions 
as  manager  and  assistant.  Man — experienced 
as  department  manager,  advertising  man,  repair- 
man, also  bookkeeper  and  credit  man.  Wife — 
experienced  as  assistant  to  manager;  selling, 
handling  detail  work,  accounts,  machine  and 
record  stock,  etc.  If  a  new  department  will  in- 
stall up-to-date  system  now  meeting  with  suc- 
cess. We  are  now  employed  but  not  in  the  same 
city.  Address  "Familiar,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York. 

WANTED — Man  who  is  experienced  in  the 
retail  selling  of  talking  machine  records,  to 
travel  as  investigator,  salary  and  expenses  paid. 
No  selling.  Permanent  position.  Write  fully 
to  A.  O.  B.,  care  The  Talking  Machine  World, 
373  Fourth  Ave.,  New  York. 

PRACTICAL  CABINET  SUPERINTENDENT  and  de- 
signer is  seeking  to  make  a  change.  Many  years  experience 
in  phonograph  cabinet  manufacturing.  Thoroughly  com- 
petent and  knows  how  to  get  results.  Now  employed. 
Highest  references.  Young  man.  Knows  all  the  latest 
methods.  Address  "Box  401,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

POSITION  WANTED— By  young  lady.  Pleasant  per- 
sonality. Exceptional  knowledge  of  Columbia  line,  wishes 
to  connect  with  progressive  Columbia  dealer  where  en- 
thusiasm for  line  can  be  demonstrated  as  valuable  sales 
assets.  Well  informed  on  musical  topics.  Understands 
advertising.  $25.00  or  salary  and  commission.  Address 
"Box  406,"  care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 

SITUATION  WANTED— Salesman  with  managerial 
duties,  competent  repairman.  Edison  Laboratory  experi- 
ence. Address  "Box  407,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

SITUATION  WANTED— Experienced  piano  and  talk- 
ing machine  salesman  and  general  office  man  with  execu- 
tive ability,  desires  connection  with  reputable  distributor 
or  dealer.  Address  "Box  408,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

POSITION  WANTED— By  two  experts  in  manufacture 
of  disc  records.  Thoroughly  familiar  with  latest  and  best 
method  of  recording,  electrotyping,  pressing  and  equip- 
ments. Address  "Box  378,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

WANTED  POSITION  as  State  of  Michigan  represen- 
tative for  talking  machine.  Salary  and  commission  pre- 
ferable, best  of  references.  Want  privilege  of  carrying 
side  line.  Nothing  but  universal  machines  considered. 
Will  consider  Indiana  and  Ohio.  Address  "Box  409," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 

VICTROLA  SALESMAN  WANTS  to  make  a  change. 
Capable  of  inside  and  outside  selling.  Best  references. 
Address  "Box  410,"  care  The  Talking  Machine  World, 
373  Fourth  Ave.,  New  York. 

MANUFACTURING  POSITION  wanted  by  thoroughly 
experienced  man.  Expert  in  wax  making,  electrotyping, 
thoroughly  competent,  lateral  cut  recorder,  also  hill  and 
dale  and  good  plastic  man.  One  who  has  had  special  ex- 
perience in  Europe  and  America.  Address  "Box  411," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York,  v 

WANTED  DRAFTSMAN  to  design  and  supervise  con- 
struction of  phonographs.  Good  opportunity  for  right 
party.  State  age,  experience,  etc.  Address  "Box  412," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 


POSITION  WANTED — Seven  years  experience  as  sales 
correspondent,  talking  machines  and  records.  Can  pro- 
duce business.  Address  "M.  A.  11,"  care  The  Talking 
Machine  World,  220  South  State  St.,  Chicago,  111. 

MR.  DEALER — If  it  were  possible  to  get  in  touch  with 
a  competent  manager  for  your  talking  machine  depart- 
ment— one  whose  road  and  retail  experience  has  fitted 
him  to  surcharge  such  a  department  with  energy  and  move- 
ment toward  greater  success — would  you  consider  it  worth 
while  to  request  him  to  call  upon  you  at  his  expense  for 
a  personal  interview.  Awaiting  the  opportunity  to  show 
the  right  dealer  my  credentials,  address  "Box '413,"  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 

POSITION  WANTED  by  experienced  man,  seven  years 
in  the  talking  machine  business,  thoroughly  schooled  in 
salesmanship  and  with  experience  as  manager,  desires 
position  with  wholesale  or  retail  Victor  dealer.  Highest 
reference.  "Box  414,"  care  The  Talking  Machine  World, 
373  Fourth  Ave.,  New  York. 

POSITION  WANTED  by  expert  in  record  end  of  talk- 
ing machine  business.  Results  to  show  that  have  no  equal 
in  point  of  quality  of  tone.  Address  "Box  422,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

POSITION  WANTED— Competent  tuner,  player  and 
phonograph  repairman  would  like  to  locate  with  good  house 
in  or  out  of  town.  Al  references.  Address  "Box  423," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 

POSITION  WANTED— As  salesman,  three  years'  ex- 
penence.  capable  of  taking  charge  of  department.  Edison 
line  preferred.  Address  "Box  424,"  care  The  Talking  Ma- 
chine World,  373  Fourth  Ave.,  New  York. 

POSITION  WANTED— Young,  married  man,  of  good 
appearance,  with  long  experience  as  piano  and  sheet  music 
salesman  desires  position  with  talking  machine  house. 
Greater  New  York  or  New  Jersey.  Address  Will  R.  Has- 
kins,  932  Gates  Ave.,  Brooklyn,  New  York. 


WANTED 

Job  lots  of  talking  machines  and  rec- 
ords. Spot  cash  paid  for  them.  Den- 
ninger  Cycle  Co.,  Rochester,  N.  Y. 


NEW  QUARTERS  IN  HOUSTON,  TEX. 

J.  W.  Carter  Music  Co.  Give  Music  Space  in 
New  Store  at  819  Main  Street*  to  Victrolas 

Houston,  Tex.,  April  9— The  J.  W.  Carter  Music 
Co.,  piano  and  talking  machine  dealers  in  this 
city,  is  now  located  in  its  new  home  at  819 
Main  street,  where  the  main  floor  and  base- 
ment and  a  section  of  the  second  floor  is  occu- 
pied by  the  company.  A  number  of  handsome 
sound-proof  demonstrating  booths,  attractive- 
ly furnished  and  equipped  with  special  light- 
ing system,  occupy  one  side  of  the  main  floor, 
the  balance  of  the  space  is  given  to  pianos. 


Finch  &  Hahn,  Schenectady,  N.  Y.,  have  in- 
stalled a  number  of  new  Victrola  demonstrating 
booths. 


SHELTON  ELECTRIC 
PHONOGRAPH  MOTOR 

IMMEDIATE  DELIVERIES 

We  have  increased  our  factory  facili- 
ties to  handle  the  demand  for  the 
Shelton  Electric  Motor,  and  are 
now  ready  to  make  prompt  deliveries. 

Write  for  our  Special  Agency  Proposition 

Shelton  Electric  Co. 

30  East  42nd  Street,  NEW  YORK 


Thirty  desirable  records.  You  may  not  have  all  of  theae  Belecuona 
We  will  gladly  play  any  record  for  you. 


•  WSJ..!  „ 
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CROFT 


Those  who  use  Record  Delivery  Envelopes  KNOW  they  are 
cheaper  than  paper  and  string 

We  Can  Supply  Record  Envelopes  Bearing  New  Lists  of  Patriotic  Airs  and  Songs 

Record  Delivery  Envelopes  Long  Cabinets 

Record  Stock  Envelopes  Bagshaw  Needles 

Perfection  Record  Holders  Peerless  Locking  Plates 

Catalog  Supplement  Envelopes 

Write  for  samples  and  prices 

CLEMENT  BEECR0FT,  309  W.  Susquehanna  Avenue,  PHILADELPHIA 
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every  phonograph  is 

from  a  talking  machine 
to  an  automatic  and  the 
most  convenient  musical 
instrument. 

Over  3  million  phonograph  owners — 
every  one  of  them  a  live  prospect  for 


Automatic  CTAH 

STAKTandilUr 


installed  in  5  minutes  by  anyone  who  can  use  a  screw  driver. 
No  trouble,  No  bother,  No  cost  for  display,  large  discounts- 
large  net  profits.  Tone  arm  attachments  fifty  cents  extra. 
When  writing  state  the  makes  of  machines  you  carry  and  advise 
whom  you  job  thru. 

7 Mr.  Manufacturer — 
Is  your  machine  simply  another  talking  machine, 
or  an  automatic  instrument— NOSET  starts  the  motor 
automatically  and  stops  it  automatically  at  the  end  of 
the  record,  regardless  of  the  extent  of  the  grooves — 
without  any  setting  or  adjustment.    Let  us  tell  you  more 
about  it. 


Condon  Autostop  Company 

47  Wesft:  42nd  Street  — New  York 


Guaranteed  for  Life 


WfW( 
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The  NEW  HOME  of  the 

PADDACK  DIAPHRAGM 

451  Hudson  Avenue,  Brooklyn,  N.  Y. 

(One  block  from  Nevins  Street  Subway  Station) 


We  have  increased  our  factory  facilities  and  are  now  in  a  posi- 
tion to  handle  any  sized  contracts  for  the  Paddack  Diaphragm. 

We  will  be  glad  to  have  you  visit  our  plant  and  we  will  show 
you  that  the  Paddack  Diaphragm  is  "Belter  than  Mica'* 

because  it  has  a  sweeter  tone,  is  guaranteed  for  the  life  of  the  sound- 
box and  requires  no  testing.  There  are  no  seconds  in  Paddack 
diaphragms,  production  is  uniform. 

May  we  send  samples  and  prices? 

PADDACK  DIAPHRAGM,  Inc.,  451  Hudson  Ave.,  Brooklyn,  N.Y. 


CLOSE  MANY  IMPORTANT  DEALS 


For  Van  Veen  Booths — Some  Houses  With 
Which  Contracts  Have  Been  Made  Recently 


Arthur  L.  Van  Veen  &  Co.,  manufacturers  of 
demonstration  booths  and  store  interiors,  have 
closed  a  number  of  important  deals  the  past 
few  weeks  whereby  the  Van  Veen  booths  will 
be  installed  by  well-known  talking  machine 
dealers.  The  company  is  arranging  to  en- 
large its  factory  in  order  to  handle  this  increased 
business,  and  is  also  planning  to  add  several 
designs  to  its  line  in  the  near  future. 

Among  the  dealers  who  contracted  for  Van 
Veen  booths  during  the  past  few  weeks  are 
the  following:  Owens  &  Beers,  1216  Flat- 
bush  avenue,  Brooklyn,  N.  Y. ;  Chas.  E.  Gor- 
ham,  Inc.,  60  Flatbush  avenue,  Brooklyn,  N.  Y.; 
Stultz  &  Bauer,  65  Flatbush  avenue,  Brooklyn, 
N.  Y.;  Hardman,  Peck  &  Co.,  45  Flatbush  ave- 
nue, Brooklyn;  Pease  Piano  Co.,  34  Flatbush 
avenue,  Brooklyn;  Crescent  Hill  Music  Co., 
7810  Third  avenue,  Brooklyn;  Whitehill  Music 
Co.,  Jamaica,  L  I.,  and  additional  booths  for 
Mrs.  M.  B.  Kaplan,  Jamaica,  L.  I. 


DISPLAYED  IN  KNABE  WINDOW 

The  Indexo  phono  record  file  is  being  dis- 
played by  a  number  of  local  dealers,  William 
Knabe  &  Co.,  New  York,  featuring  this  record 
file  in  attractive  fashion  in  their  window  display 
at  the  corner  of  Thirty-ninth  street  and  Fifth 
avenue,  which  attracts  considerable  attention 
from  passersby. 

Henry  Rosenberg,  president  of  the  Indexo 
Phono  Record  File  Co.,  states  that  this  file  is 
gradually  gaining  favor  in  different  sections  of 
the  country,  as  is  evidenced  by  the  increasing 
demand  from  the  trade. 


The  Heineman  motor  No.  7  is  featured  on  an 
attractive  mailing  card  that  the  Otto  Heine- 
man  Phonograph  Supply  Co.  is  sending  out 
to  the  trade.  This  motor  is  achieving  phe- 
nomenal success,  and  judging  from  all  indica- 
tions will  soon  be  one  of  the  best  selling  motors 
on  the  market. 


A.  G.  Cassutt,  of  Tacoma,  Wash.,  recently 
obtained  the  agency  for  the  Brunswick  phono- 
graph, which  he  will  feature,  together  with 
Pathe  records,  in  his  store  at  1307  Broadway. 


CABINETS 

One  Model 
Maximum  Efficiency 


Thre«  Sizes — Floor  Cabinels:  17x19x40 
—  19x20x41.  Table  Cabinet:  20x22x14. 
Birch-Mahogany  Finish — Nickel  Trim — 
Well-Finished. 

Stock  on  hand 


SAMUEL  WEINSTEIN 

134  Duane  St.  Established  1899  New  York 


A  CITY  STORE  IN  A  COUNTRY  TOWN      PLANS  LIVE  CAMPAIGN  ON  NEEDLES 


The  Victrola  department  of  C.  W.  Parker, 
jeweler,  Dansville,  N.  Y.,  which  is  illustrated 
herewith,  is  most  attractive  in  every  way. 

When  you  enter  this  establishment  you  im- 
mediately feel  you  have  entered  a  high-class 
store  in  some  large  city.  It  is  so  spacious  and 
light,  everything  neat  and  nicely  arranged  on 
wall  and  floor  with  plate  glass  and  mahogany 


The  Progressive  Phonographic  Supply  Co., 
New  York,  sole  distributor  of  the  Wall  Kane 
needles,  is  making  plans  for  an  aggressive  cam- 
paign in  behalf  of  this  product.  Arrangements 
have  been  completed  to  co-operate  with  the 
dealers  throughout  the  country  in  every  possible 
way,  and  manufacturing  facilities  have  been  in- 
creased so  that  orders  of  all  quantities  can  be 
filled  promptly. 

This  needle  has  been  on  the  market  the  past 
few  months,  and  owing  to  its  special  construc- 
tion has  achieved  remarkable  success.  Each 
needle  plays  ten  records,  and  it  is  claimed  that 
the  tenth  record  is  just  as  clearly  reproduced  as 
the  first.  It  is  manufactured  in  three  styles, 
medium,  loud  and  extra  loud. 


C.  W.  Parker's  Attractive  Store 

showcases.  Only  the  best  class  of  merchandise 
is  carried. 

At  the  rear  of  the  store,  artistically  arranged, 
is  a  complete  Victrola  department.  On  one  side 
are  two  booths  for  the  playing  of  records,  on 
the  other  a  larger  one  for  the  demonstration 
of  machines.  Mr.  Parker  is  very  enthusiastic 
over  the  Victor  line.  Each  year  he  has  shown 
a  splendid  increase  in  this  department.  March 
just  passed  has  only  been  beaten  in  business 
volume  by  December. 


FEATURING  ACCESSORIES 

To  hold  heights  gained  in  these  strenuous 
days  it  is  necessary  to  keep  forging  ahead  and 
the  talking  machine  manufacturer  that  would 
have  his  machine  keep  its  high  standing  must 
needs  add  to  it  the  many  improvements  that 
will  make  it  stand  out.  The  Crescent  Talking 
Machine  Co.,  Inc.,  are  now  equipping  all  their 
models  with  a  patented  "One-Hand"  Side-Stay, 
which  is  a  decided  convenience  in  opening  the 
cover  of  the  talking  machine. 

The  accessories  and  equipment  department  are 
meeting  with  much  success  with  their  new- 
est accessory,  the  Stops-All,  which,  as  its  name 
implies,  efficiently  stops  the  record  and  accom- 
plishes the  result  without  sweeping  the  stylus 
from  the  record  grooves,  even  where  the  sap- 
phire ball  point  stylus  is  employed. 


The  P.  J.  Mann  Co.,  24  Pearl  street,  Wor- 
cester, Mass.,  had  added  another  room  to  its 
store,  where  needed  space  will  be  provided  for 
the  display  of  Victor  talking  machines. 


Morrow's  Music  Store,  at  111  First  street, 
Elizabeth,  N.  J.,  has.  recently  installed  several 
new  demonstration  rooms  for  Victor- Victrolas 
and  records. 


Watch  for  Our  Announcement 

COVERING 

Improved  Motor  in  Our  Table  Machines 


AND 


Our  New  Line  of  Floor  Machines 


WONDER  TALKING  MACHINE  GO. 


113-119  Fourth  Avenue      at  12th  street 


New  York 


STAMPING,  SPINNING  and  WHITE  METAL  CASTINGS 

TOOLS,  DIES,  JIGS  and  experimental  machine  work  of  every  description,  ELECTROPLATING 

Satisfaction  Guaranteed 

PHONOGRAPH  SPECIALTIES  MANUFACTURING  CO.,  Inc. 

120-126  WALKER  STREET,  NEW  YORK  CITY 
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OPEN  V0CALI0N  DEPARTMENT 

Carpet  and  Furniture  Co.  of  Peoria,  111.,  Gives 
Big  Demonstration  Recital 

Peoria,  III.,  April  12. — On  Tuesday  evening, 
April  3,  the  Day  Carpet  &  Furniture  Co.,  this 
city,  opened  up  a  Vocalion  department  with  a 
big  demonstration  recital  at  the  beautiful  Shrine 
Temple.  Admission  was  by  cards,  which  were 
distributed  free  from  their  store.  About  1,200 
people  composed  the  audience  that  gathered  to 
hear,  for  the  first  time  in  Peoria,  the  wonder- 
ful tone  of  the  Vocalion.  The  program  was 
opened  by  three  numbers  on  the  great  organ, 
after  which  the  massive  velvet  curtain  went  up 
trailing  a  mammoth  American 'flag,  disclosing 
a  stage  set  in  the  form  of  a  living  room,  in 
which  were  seated  the  performers.  This  made 
a  very  pleasing  effect. 

The  program  proper  consisted  of  numbers  on 
the  Vocalion,  which  was  the  chief  attraction  of 
the  evening,  interspersed  by  numbers  both  vocal 
and  instrumental,  one  of  the  pleasing  records 
being  "Dawning,"  by  John  McCormack,  on  the 
Vocalion,  and  an  accompaniment  by  Mrs. 
Blanch  Morgan  Allen  at  the  piano,  and  a  vio.- 
lin  obligato  by  Mrs.  Cowell. 

The  evening  was  declared  by  all  who  at- 
tended to  be  a  great  success,  and  the  Day 
Carpet  &  Furniture  Co.  are  to  be  congratu- 
lated on  their  enterprise,  and  no  doubt  will 
be  rewarded  by  an  excellent  business  in  their 
new  department. 

Serge  Halman,  sales  manager  for  the  Aeolian 
Co.,  of  St.  Louis,  had  charge  of  the  program 
and  certainly  demonstrated  his  ability  to  show 


NEW  MOTOR  READY  FOR  MARKET 

Stephenson  Precision-Made  Motor  Now  Offered 
to  Trade  in  Perfected  Form — Some  Interest- 
ing Structural  Features — Frank  T.  Nutze, 
General  Manager  of  Stephenson,  Inc. 

Announcement  was  made  this  month  to  the 
effect  that  Stephenson,  Inc.,  1  West  Thirty- 
fourth  street,  New  York,  had  perfected  and 
were  now  ready  to  deliver  the  new  Stephenson 
Precision-Made  Motor  for  talking  machines,  for 
which  much  has  been  claimed  and  in  which 
much  has  been  accomplished.  In  demonstration 
the  winding  mechanism  of  the  Stephenson 
motor  operates  quietly  and  the  motor  itself  runs 
without  noise. 

A  feature  of  the  motor  that  is  particularly 
interesting  is  a  new  form  of  drum  construc- 
tion and  spring  operation  which  is  designed  to 
reduce  to  a  minimum  the  breakage  of  springs. 
These  spring  drums  are  made  unusually  large 
to  prevent  crowding  of  springs  and  the  springs 
wind  and  unwind  together  constantly,  thereby 
equalizing  the  strain.  The  two  spring  drums 
are  identical  and  interchangeable.  Each  drum 
with  its  spring  is  always  a  complete  unit,  and 
is  so  furnished  to  the  manufacturer.  The  motor 
is  manufactured  by  DeCamp  &  Sloan,  Newark, 
N.  J.,  well-known  makers  of  high-class  dies  and 
precision  tools. 

One  of  the  active  factors  in  Stephenson,  Inc., 
is  Frank  T.  Nutze,  who  is  vice-president  and 
general  manager  of  the  company.  Mr.  Nutze 
has  been  connected  with  the  piano  trade  for  20 
years,  and  is  still  actively  interested  in  that  field 
as  sales  manager  for  Florey  Bros.,  piano  manu- 
facturers of  Washington,  N.  J.  Before  produc- 
ing the  motor,  Mr.  Nutze  made  an  extended 
tour  of  the  country  and  interviewed  many  talk- 
ing machine  manufacturers  and  dealers,  to  find 
out  what  was  most  desirable  in  a  talking  ma- 
chine motor  and  to  design  ways  and  means  for 
its  production  before  the  actual  work  was 
started.  The  Stephenson  Precision-Made  Motor 
is  the  result  of  this  work. 


NEW  INCORPORATIONS 

A  certificate  of  incorporation  was  issued  last 
week  by  the  Secretary  of  State  at  Dover,  Del., 
to  the  Majorana  Graphophone  Co.  for  the  pur- 
pose of  manufacturing  and  dealing  in  talking 
machines  and  other  musical  instruments.  The 
capitalization  of  the  concern  is  $3,000,000,  the 
incorporators  being  Fillipo  and  Guiseppe  Majo- 
rana and  Michael  Montisana,  all  of  Brooklyn, 
N.  Y. 

The  Jolley  Record  Co.,  Inc.,  was  incorporated 
last  week  by  the  Secretary  of  State  at  Albany, 
N.  Y.,  for  the  purpose  of  manufacturing  talk- 
ing machine  records.  The  capitalization  of  the 
concern  is  $100,000,  the  incorporators  being  J. 
C.  Schlickling  and  D.  H.  and  W.  B.  Jolley,  of 
Richmond. 

The  Progressive  Phonographic  Supply  Co., 
Inc.,  New  York,  has  been  incorporated  with  a 
capital  stock  of  $5,000  to  manufacture  phono- 
graph records,  talking  machines,  etc.  The  in- 
corporators are  T.  Smith,  Jr.,  D.  Tauber  and 
W.  Phillips,  of  145  West  Forty-fifth  street,  New 
York. 

CHAS.  MUSHLIN'S  NEW  POST 

Chas.  Mushlin,  formerly  connected  with  the 
International  Magazine  and  well  known  in  the 
newspaper  field,  has  become  a  member  of  the 
firm  of  the  Grand  Talking  Machine  Co.,  Brook- 
lyn, N.  Y.  He  will  concentrate  on  the  sales 
and  advertising  divisions,  allowing  B.  Abrams, 
president  of  the  company,  an  opportunity  to 
devote  all  his  time  to  the  manufacturing  end. 

JOSEPH  C.  ROJJSH  IN  FLORIDA 

Joseph  C.  Roush,  president  of  the  Standard 
Talking  Machine  Co.,  Pittsburgh,  Pa.,  post- 
cards us  from  Daytona,  Fla.,  to  the  effect  that  he 
is  enjoying  a  fine  rest  and  digging  up<  business 
ideas  for  the  balance  of  the  year.  Mr.  Roush 
joined  his  family  last  week  in  Florida,  where 
they  have  been  spending  several  weeks. 


ORIOLA 


Machine  De  Luxe 


Beautiful  MahoganyCabinet,  same  finish 
inside  as  outside.  48^  inches  high, 
23'/z  wide,  23%  deep.  High-grade, 
double-spring,  worm-gear  motor,  noise- 
less winding  and  running.  Universal 
tone-arm,  playing  all  records  without 
an  attachment. 

This  is  one  of  our  new  types, 
ranging  in  price  from  $25 
to  $200  list.  Write  for  cata- 
log and  discounts. 


We  can  furnish 

MOTORS, 
TONE-ARMS, 
SOUND-BOXES, 
CABINETS,  etc. 

and  can  also  assemble 
complete  machines. 


Metropolis 
Sales  Company 

27  Union  Square 
NEW  YORK  CITY 


up  every  feature  of  the  Vocalion. 


Cleartone  Talking  Machines 


No.  75B — Mahogany  or  Oak 
finish.  Size  18  wide,  19  deep, 
46  height.  Double  spring  motor, 
12-inch  turntable.  Plays  three 
records  with  one  winding. 


As  Large  As  Many 
$150  Talking  Ma- 
chines. 46  Inches 
High. 

Write  for  our 
84  page  cata- 
logue, the  only 
one  of  its  kind  in 
America.  Illus- 
trating 33  differ- 
ent style  talking 
machine  and 
over  500  dif- 
ferent phono- 
graphic parts, 
also  gives  des- 
cription of  out 
efficient  repair 
department. 


Needle  Cups  Now  Ready 
for  Delivery 


Cups,  $20  per  thousand;  Covers,  $10  per  thousand; 
Gold   Plated   Cups,   5c.   each;   Covers,   3c.  each. 

Governor  Springs  Now  Ready  for  Delivery 
in  Any  Quantity 

$10  per  thousand;  to  fit  the  following  motors: 
Victor,  Sonora,  Meisselbach,  Heineman,  Markels, 
Flemish-Lynn,  Thomas  Mfg.  Co.,  Kirkman. 

Get  in  louch  with  us  for  anything  you 
need  in  the  talking  machine  industry 

Lucky  13  Phonograph  Co. 

3  East  12th  Street,  New  York  City,  N.  Y. 
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ANOTHER  DECISION  ON  "LICENSES"     FEES  FOR  MOTOR  TRUCK  TRAILERS 


U.  S.  Supreme  Court  Holds  That  Licensed  Mo- 
tion Picture  Film  May  Be  Used  With  Im- 
punity on  Licensed  Projecting  Machines 


Bill  Now  Before  the  Legislature  Provides  An- 
nual License  for  Automobile  Trailers  Used 
for  Transportation  of  Goods 


On  the  same  day  that  the  Supreme  Court 
handed  down  its  decision  in  the  Victor-Macy 
case,  in  which  the  license  agreement  of  the 
Victor  Co.  was  declared  to  be  invalid,  the  Court 
also  handed  down  an  important  and  interesting 
decision  regarding  the  license  notice  on  the 
motion  picture  projecting  machines  manufac- 
tured under  rights  granted  by  the  Motion  Pic- 
ture Patents  Co. 

The  Motion  Picture  Patents  Co.  licensed  the 
machines  to  be  built  but  alleged  that  the  de- 
fendants made  use  of  the  machines  which  was 
contrary  to  certain  restrictions  placed  on  the 
notice  contained  on  a  plate  attached  to  the 
apparatus.  The  Universal  Film  Manufacturing 
Co.  contended  that  the  transaction  was  a  sale, 
and  not  a  license  of  the  use  of  the  machines  and 
that  under  former  decisions  of  the  United  States 
Supreme  Court  no  conditions  could  be  attached 
to  the  property  after  title  to  the  machines  had 
passed  from  the  Motion  Picture  Patents  Co. 

The  decision  of  the  Court  makes  legal  the  use 
of  unlicensed  film  on  "licensed"  motion  picture 
projecting  machines,  and  thereby  sets  an  im- 
portant precedent  which  may,  perhaps,  be  made 
to  apply  to  certain  phases  of  the  talking  machine 
trade. 


A  bill  is  at  present  before  the  New  York  Leg- 
islature to  amend  the  highway  law  by  providing 
for  the  annual  registration  with  the  Secretary  of 
State  of  "trailers,"  used  for  the  transportation 
of  goods,  wares  and  merchandise  and  drawn 
by  a  motor  vehicle.  Also  an  annual  fee  there- 
for, based  upon  the  combined  weight  and  car- 
rying capacity  of  such  trailer.  The  fees  are 
to  range  from  $5  for  a  trailer  having  a  com- 
bined weight  and  carrying  capacity  of  less  than 
two  tons,  up  to  $30  for  a  weight  and  carrying 
capacity  of  fourteen  tons,  and  $5  for  each  ton 
in  excess  of  fourteen.  The  act  also  provides 
that  such  trailers  bear  a  number  plate  and  also 
bear  the  word  "trailer"  prominently  displayed. 


Have  a  surplus  stock  of  one 
hundred  thousand  diaphragm 
stylus  screws  at  $3.50  per  thou- 
sand. Can  furnish  taps.  Send 
for  samples. 

Write  for  our  new  bulletin  on 
phonograph  hardware. 

LAKESIDE  SUPPLY  CO.,  Inc. 

(Phone,  Harrison  3840) 

202  So.  Clark  St.  CHICAGO,  ILL. 


Senator  Brown  explained  to  the  manufac- 
turers that  there  would  surely  be  a  direct  tax 
this  year.  It  would  be  necessary,  he  said,  to 
insure  the  State  a  fixed  income  to  offset  the 
loss  of  revenue  due  to  local  option. 


CLEVELAND  MEETING  POSTPONED 


TAX  MEASURE  ASSAILED 

State  Manufacturers  Urge  Modifications  of  the 
Corporation  Measure 


STAVING  IT  OFF 


The  street  piano  was  out  our  way  the  other 
night  and  our  next-door  neighbor  didn't  like  it. 

"Here's  a  nickel,"  he  shouted  to  the  grinder, 
"if  you'll  go  away  at  once." 

"Ees  der  someboda  wat  ees  seeck?"  asked  the 
grinder. 

"Not  yet,"  answered  our  neighbor — "hurry!" 


Now  is  the  time  to  place  emphasis  on  patri- 
otic records. 


Albany,  N.  Y.,  April  9. — A  modification  of  the 
Emerson-Judson  bill,  imposing  a  tax  on  the  net 
incomes  of  corporations,  was  demanded  to-day 
by  State  manufacturers  at  a  joint  hearing  on  the 
measure  before  the  Senate  and  Assembly  Taxa- 
tion Committees.  The  manufacturers  said  that 
while  they  did  not  oppose  the  principle  of  the 
bill,  they  did  desire  to  see  the  tax  apply  also 
to  co-partnerships  and  individual  manufacturers. 
This  change  in  the  terms  of  the  bill,  they  ar- 
gued, would  reduce  the  rate  from  3  to  2  per 
cent. 

There  will  be  a  conference  on  Tuesday  of  the 
representatives  of  the  manufacturers  and  the 
legislators,  and  the  indications  are  that  the  bill 
will  be  amended  to  meet  the  suggestions  made 
to-day.  Senator  Brown  assured  the  corpora- 
tion men  at  the  hearing  that  he  did  not  think 
it  was  fair  to  discriminate  against  a  corpora-, 
tion  because  of  "the  accident  of  incorporation." 


Cleveland,  O.,  April  11. — The  meeting  of  the 
local  talking  machine  dealers  in  all  lines  which 
was  called  for  to-day  in  order  to  take  action 
on  the  formation  of  a  local  retail  talking  ma- 
chine dealers'  association,  has  been  postponed 
until  next  week  when,  it  is  hoped,  a  permanent 
organization  will  be  formed. 


TO  PLACE  NEW  MACHINE  ON  MARKET 


Chicago,  III.,  April  13. — B.  Olshansky,  for- 
merly secretary  and  treasurer  of  the  Interna- 
tional Talking  Machine  Co.,  has  resigned  and 
has  leased  a  factory  building  at  4035-  West  Lake 
street,  and  will  soon  place  a  new  talking  ma- 
chine on  the  market. 


FACTORY  FOR  SALE 

V 

Twenty  minutes  from  New  York.  All  machines,  tools, 
dies,  patterns,  for  manufacturing  tone  arms,  straight 
and  reversible,  horn  and  hornless  reproducers,  turn- 
tables, handles,  etc.  Established  business.  An  "on- 
the-level-opportunity"  at  $2,000  cash.  Address  "Box 
5,000,"  care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 


SELL  VICTOR  RECORDS!! 

Our  Superior  Monthly  Sign  Service 

Sells  more  Victor  Records  for  dealers  than  any  other  display 


OUR  MAY  SERVICE  FEATURES 


America,  Here's  My  Boy 

Let's  All  Be  Americans  Now 

For  Me  and  My  Gal 

Dance  and  Grow  Thin 

Gems  from  "Have  a  Heart" 

Gems  from  "Love  O'Mike" 

War  Song  Records — Old  and  New 


You're  In  Love 

You  Said  Something 

Even  Song  Waltz 

Get  off  My  Foot— Fox-Trot 

The  Emperor  Quartet 

Aloha  Oe 

Patriotic  Band  Records 

Fife,  Drum  and  Bugle  Records 


ikSr*    Special  Added  Attraction  —  Star  Spangled  Banner   Poster  in    Colors  "^"afiT 

SOc  in  stamps  will  secure  the  May  service  if  you  act  quick ! ! ! 


S.  B.  DA  VEGA  CO. 

Victor  Distributors 


83 1  Broadway 
NEW  YORK  CITY,  N.  Y. 
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HOW  TO  PLACE  TALKING  MACHINES  IN  THE  SCHOOLS 


Some  Live  Hints  in  Handling  Growing  Volume 
chandising  Helps  for  Victor  Dealers 


of  School  Business  Offered  in  the  Booklet  "Mer- 
"— A  Subject  that  Deserves  Attention 


"Merchandising  Helps  for  Victor  Dealers,"  the 
publication  issued  recently  by  the  New  York- 
Chicago  Talking  Machine  Co.,  Victor  distributor, 
is  winning  praise  from  Victor  dealers  every- 
where, and  many  of  the  dealers  have  advised  the 
company  that  every  article  is  well  worth  care- 
ful consideration. 

Under  the  heading  "The  Victor  in  the  School," 
the  following  article  appears: 

"Only  within  the  past  few  years  have  Victor 
dealers  begun  to  realize  the  tremendous  field 
there  is  for  talking  machines  in  connection  with 
educational  work.  It  was  the  realization  of  this 
fact  that  led  the  Victor  Talking  Machine  Co. 
to  establish  its  Educational  Department,  under 
the  supervision  of  one  of  the  ablest  workers  in 
the  public  schools.  This  department  is  con- 
stantly engaged  in  devising  new  methods  of 
using  the  Victor  in  schools,  and  the  wonderful 
progress  already  made  in  installing  Victors  in 
public  and  private  schools  is  merely  an  indica- 
tion of  what  can  be  done  when  every  Victor 
dealer  puts  himself  squarely  back  of  this  move- 
ment and  goes  energetically  after  the  school 
business  in  his  own  territory. 

"If  you  have  not  yet  given  much  thought  to 
this  tremendous  field  write  to  us,  asking  for 
copies  of  the  pamphlets  covering  the  subject 
of  the  Victor  in  educational  work.  Read  careful- 
ly, in  particular,  the  200-page  pamphlet  entitled: 
'A  New  Graded  List  of  Victor  Records  for  Chil- 
dren in  Home  and  School,'  and  also  the  book 
'A  New  Correlation.' 

"The  time  has  come  when  the  Victor  is  as 
much  of  a  necessity  in  the  equipment  of  a  school 
as  are  its  text  books  and  maps.  For  teaching 
music  what  better  aid  could  the  instructor  have 
■  than  the  incomparable  library  of  Victor  records, 
making  it  possible  to  demonstrate  at  once  the 
very  point  he  is  endeavoring  to  make  clear  to 
the  students.  One  can  teach  more  about  music 
in  ten  minutes  by  demonstrating  with  a  Victor 


than  by  talking  about  it  for  a  week  or  weeks. 

'But  it  is  not  only  the  instructor  in  music  who 
has  use  for  the  Victor.  The  kindergarten  teacher 
finds  it  of  the  utmost  assistance  in  marching 
games  and  in  teaching  nursery  songs.  In  the 
higher  grades  the  exercises  in  calisthenics  are 
performed  in  time  to  the  music  of  the  Victor. 
The  study  of  history  and  geography  is  enlivened 
by  illustrating  on  the  Victor  the  songs  and 
music  typical  of  various  nations.  And  in  the 
teaching  of  dancing  the  Victor  is,  of  course,  in- 
dispensable. 

How  to  Get  School  Business 

"Compile  a  list  of  all  the  schools — public  and 
private — in  your  city  and  go  after  this  business 
in  earnest.  Make  an  attractive  easy-payment 
proposition.  The  children  themselves  will  help, 
and  help  eagerly,  to  raise  the  funds  to  buy  a 
Victor  for  the  school.  In  many  cases  Victors 
have  been  bought  for  the  school  by  each  pupil 
getting  its  parents  to  promise  some  small  sum 
each  week  towards  the  purchase  price.  Five, 
cents  a  week  is  not  much  to  give,  but  5  cents 
multiplied  by  fifty  pupils,  multiplied  by  forty 
weeks,  amounts  to  $100. 

"A  dealer  who  has  been  particularly  success- 
ful in  selling  Victors  to  schools  has  a  form  of 
contract  providing  that  the  price  of  the  Vic- 
tor and  records  shall  be  paid  out  of  the  proceeds 
of  entertainments  to  be  given-  by  the  school 
children.  The  dealer  co-operate's  with  the  teacher 
in  arranging  the  entertainments  and-reports- that 
with  tickets  selling  at  10  cents  each  they  have 
often  sold  as  many  as  $25  or  $30  worth  of  tickets 
for  a  single  entertainment.  Moreover,  the  in- 
terest in  the  Victor  shown  by  the  children  has 
its  effect  on  the  parents  and  this  dealer  has  been 
able  to  trace  many  subsequent  sales  to  the  favor- 
able impression  created  by  the  Victor  at  one 
of  these  school  entertainments. 

"There  are  lots  of  plans  which  have  been  used 
successfully  for  the  raising  of  money  to  install 


a  Victor  in  the  school,  details  of  which  we'll  be 
glad  to  give  you.  The  foregoing  are  only  sug- 
gestive of  what  the  enterprising  Victor  dealer 
can  do  in  the  way  of  securing  business  from 
schools. 

"If  you  have  not  heretofore  given  this  subject 
the  attention  it  deserves,  do  so  now  and  you  will 
be  surprised  at  the  amount  of  business  that  is 
waiting  for  you  in  this  practically  virgin  field. 
And  always  remember — it  isn't  the  immediate 
profit  you  make  on  the  sale  of  the  Victor  to  the 
school  that  means  so  much  to  you — it's  the 
results  that  follow  each  child  in  your  schools 
becoming  imbued  with  the  idea  of  the  Victor  and 
carrying  this  message  into  their  homes — this 
means  a  great  deal  to  you. 

"The  children  of  to-day  will  be  your  cus- 
tomers to-morrow. 

"It  is  your  privilege  as  a  Victor  dealer  to 
bring  to  them  the  greatest  single  factor  that  will 
develop  their  musical  taste — make  their  lives 
more  worth  while — and  to  help  make  a  musical 
America." 


REMOVE  TO  LARGER  QUARTERS 

The  Mascot  Talking  Machine  Mfg.  Co.  has 
moved  from  66  West  Thirty-seventh  street,  New 
York,  to  874  Broadway,  where  much  larger  quar- 
ters will  be  available  for  the  production  of  the 
"Mascot"  talking  machines.  The  demand  for 
these  machines  has  increased  so  rapidly  the  past 
year  that  it  was  found  necessary  to  secure  larger 
quarters  to  properly  handle  the  business. 


SECURE  IMPORTANT  PATENTS 

The  Acme  Die  Casting  Corp.,  Bush  Terminal, 
Brooklyn,  have  recently  secured  some  important 
patents  relating  to  the  perfect  finish  of  castings 
of  talking  machine  parts. 


The  F.  C.  Kent  Co.,  of  Newark,  N.  J.,  is  now  ' 
making  prompt  deliveries  on  attachments,  owing 
to  the  fact  that'  they  have  recently  installed  a 
new  tube  bending  machine  which  enables  them 
to  fill  orders  much  faster  than  heretofore. 


THE  "MOZART" 


'iii^iiit 


in. 

Depth,  21  in. 


Retail 
Price, 

$55 


r 


STYLE  B 
Height,  47  in. 
Width,  23  in. 
Depth,  24  in. 


1 


Retail 
Price, 
$100 


Width,  23  in. 
Depth,  24  in. 


Retail 
Price, 
$100 


The  Mozart  Line  Offers  Unusual  Values 

Seven  Models  retailing  at  $15,  $25,  $35,  $45,  $55  and  $100  are  leaders  in  their  respective  fields.  Equipped  with  exclusively 
constructed  tone-arm,  playing  all  makes  of  records  perfectly.  Write  or  wire  for  exclusive  territory  still  open. 

MOZART  TALKING  MACHINE  COMPANY 

ST.  LOUIS,  MO. 


1432  N.  20th  Street 


J.  P.  FITZGERALD,  President 
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WINNERS  IN  COLUMBIA  CO.  WINDOW  DISPLAY  CONTEST 

Handsome  Patriotic  Window  Arrangements  That  Were  Selected  as  Being  the  Best  by  the  Judges 
— How  the  Decisions  Were  Made  on  Point  Basis — Great  Interest  Shown  by  Dealers 


The  accompanying  photographs  of  the  win- 
ning window  displays  in  the  patriotic  window 
display    contest    conducted    by    the  Columbia 


solid  gold  Howard  watch  for  the  manager,  was 
won  by  the  Boston  store,  with  first  honorable 
mention  given  to  the  Kansas  City  store,  and 


When  this  contest  was  originally  announced 
it  was  the  company's  intention  to  limit  the  win- 
dows to  the  displays  used  during  the  week  of 
February  4-12,  but  the  country  wide  interest 
manifested  in  the  contest  made  it  advisable  to 
extend  the  time  to  February  22.  The  contest 
was  a  signal  success,  and  it  is  likely  that  similar 


*  + 
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Prize  Window,  Branch  Store  Section,  Boston  Store 


Prize  Window,  Dealers'  Section,  Doyle  Furniture    Co.,  Galesburg,  111. 


Graphophone  Co.  during  February  will  give  a 
fair  idea  of  the  attractiveness  and  artistic  con- 
ception of  the  displays  prepared  by  the  Colum- 
bia .representatives. 

The  contest  was  divided  into  two  classes;  one 


m 


second  honorable  mention  to  the  New  York 
headquarters. 

From  the  hundreds  of  photographs  submitted 
by  Columbia  dealers  throughout  the  country  the 
judges  selected  the  window  of  the  Doyle  Fur- 
niture Co.,  Galesburg,  111.,  as  entitled  to  first 
prize,  a  solid  gold  Howard  watch.  First  hon- 
orable mention  was  awarded  to  the  Dunn-Taft 
Furniture  Co.,  Columbus,  O.;  second  mention 
to  the  Grunewald  Music  House,  New  Orleans, 
La.;  third,  mention  to  the  D.  W.  Lerch  Co., 
Canton,  O.;  fourth  mention  to  Campbell's  De- 
partment Store,  Pittsburgh,  Pa.,  and  fifth  men- 
tion to  the  Church-Beinkamp  Co.,  Cincinnati,  O. 

In  determining  the  winners  of  this  contest 
the  judges  awarded   points   on   the  following 


contests  will  be  held  from  time  to  time  under 
the  auspices  of  the  Columbia  Co.'s  trade  pro- 
motion department. 

The  judges  selected  by  the  Columbia  Co.  were 
B.  Brittain  Wilson,  of  the  staff  of  The  Talking 


Display  of  Dunn-Taft  Furniture  Co. 

including  branch' Columbia  stores  and  the  other 
Columbia  dealers.  One  prize  was  awarded  in 
each  class,  but  the  judges  found  it  so  difficult 
to  determine  the  winners  that  they  decided  to 


Judges  and  Referee  at  Work 

Left  to  Eight:  Messrs.  Plummer,  Dawson  and  Wilsou 
Machine  World  and  The  Music  Trade  Review, 
and  Harry  Chapin  Plummer,  of  The  Music 
Trades.    F.  F.  Dawson,  of  the  trade  promotion 


Display  of  D.  W.  Lerch  Co. 

basis:  twenty  points  being  the  maximum  for 
each  division;  patriotic  display,  attractiveness, 
machine  display,  record  display  and  linking  up 
the  display  with  the  product.  This  arrangement 
worked  out  very  satisfactorily,  and  the  win- 
ning windows  scored  very  near  the  maximum  in 
practically  every  requirement,  that  of  the  Doyle 
Co.  being  awarded  ninety  points  out  of  a  pos- 
sible one  hundred. 


Display  of  Columbia  Co.  Store,  Kansas  City 

give  honorable  mention  to  a  number  of  the  dis- 
plays,, which  were  close  "runners  up"  to  the  win- 
ners. 

Injthe__branch  store  division  the  first  prize,  a 


"NICHOLSON" 

New  Catalog  Showing  New  Styles  

RECORD- CA  B I N  E  t  S 

strictly  high-grade  construction  at  prices 

 ;  BELOW  ^COMPETITION  

mmam ^*"TW?^^o?a^o^^rTffl^a^^^^ino^oTr^"^|,IW,>' 

special  free  advertising  help  for  dealers.  ^ 

K.N1CH0LS0NFURN1TUREWCS^ 

Sectional  Bookcases  and  Record  Cabinets 


Display  of  Grunewald  Music  House,  New 
Orleans 

department  of  the  Columbia  Graphophone  Co., 
represented  the  company  when  the  judges  made 
their  decision,  acting,  of  course,  in  a  strictly 
neutral  capacity. 


The  H.  C.  Ehlers  Co.,  of  Dunkirk,  N.  Y.,  has 
just  completed  the  erection  of  several  demon- 
tration  booths  for  the  Victor  Victrolas. 
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SOSS  DIE-CASTINGS 


Manufacturers  of 

SOSS  HINGES 

and  Producers  of 

DIE  CASTINGS 
ALUMINUM 

Tin,  Zinc  and  Lead  411oys 

(White  Metal) 


are  sharp  in  outline,  absolutely  uniform,  accurate  and  well  finished 

Player  Piano  Parts,  Tone  Arm  Supports,  Sound  Boxes,  Bases 

and  other  attachments,  when  SOSS  DIE  CAST  in  quantities  enable  you  to  secure  an  accurate,  beautiful  product,  with  perfect  finish  and  fit,  ready  to  assemble. 
Wherever  accuracy  and  dependability  are  required  and  wherever  prompt  delivery  is  an  important  factor  our  SOSS  DIE-CASTING  process  is  eminently  successful  in  turning  out  large  quantities  of  intricate  parts. 
SOSS  DIE  CASTINGS  cost  less,  give  better  results  and  permit  of  quick  assembly. 

We  have  specialized  for  years  in  the  production  of  die-castings.    Our  increased  facilities  insure  you  of  moderate  prices,  accurately  finished  die-castings,  as  well  as  prompt  deliveries. 

Submit  models  or  blue  prints  for  estimate,  stating  quantity  required. 


SOSS  MANUFACTURING  CO.,  Inc. 


435-443  Atlantic  Avenue,  BROOKLYN,  N.  Y. 


MAKERS  OF 


[SPSS] 


PRODUCTS 


BRANCHES  :    Chicago,  169  No.  Fifth  Ave.         Lot  Angelo,  224  Central  Bldg.         San  Francisco,  164  Haniford  Bldg.         Minneapolis,  3416  2d  Ave.  South 

Canadian  Representative,  J,  E.  Beauchamp  &  Co.,  Montreal. 


Detroit,  922  David  Whitney  Bldg. 


BALDWIN  CO.  A  LIVE  FACTOR  IN  INDIANAPOLIS  TRADE 

Piano  House  Inaugurates  New  Columbia  Department  With  Energetic  Campaign — Stewart  T.  M. 
Co.  Contributes  to  "Awakening  Fund" — Staging  Edison  Tone  Tests — Other  Activities 


Indianapolis,  Ind.,  April  3. — The  Baldwin  Piano 
Co.  store  is  losing  no  time  in  letting  the  people 
of  Indianapolis  know  that  it  has  installed  a  talk- 
ing machine  department,  and  is  handling  the 
Columbia  line  exclusively  in  this  city. 

Under  the  direction  of  C.  P.  Herdman,  man- 
ager of  the  talking  machine  department,  the 
display  windows  of  the  store  are  being  used  to 
advantage.  With  the  appearance  of  Al  Jolson's 
"Robinson  Crusoe,  Jr.,"  Co.  here  this  week,  the 
Columbia  machines  were  featured  in  the  Bald- 
win windows  along  with  Al  Jolson's  Columbia 
records,  and  on  Tuesday  afternoon  Al  Jolson's 
famous  beauty  brigade  was  at  the  store  to  dem- 
onstrate his  song  hits. 

Miss  Alice  M.  Pinkham  and  Vernon  W.  Ben- 
nett, graduates  from  Castle  House,  N.  Y.,  were 
scheduled  to  appear  later  in  the  week  to  give  a 
dancing  exhibition  in  the  Baldwin  windows  in 
connection  with  the  Columbia  demonstrations. 
Newspaper  advertising  has  been  well  used  in 
helping  to  make  Baldwin's  talking  machine  de- 
partment one  of  the  busiest  in  town. 

The  Stewart  Talking  Machine  Co.,  jobbers  of 
the  Victor  line,  has  contributed  $500  to  "an 
awakening  fund"  for  Indianapolis.  Emerson 
Knight,  advertising  man  for  the  Stewart  Co., 
tells  of  the  "awakening  fund"  in  this  manner: 

"When,  by  the  force  of  Destiny,  a  certain 
man  named  Smith  was  dropped  into  the  pool  of 
civic  affairs  at  Indianapolis  the  surface  of  the 
waters  broke  into  unmistakable  waves.  Gloomy 
citizens  viewed  the  entry  of  the  new  secretary 
of  the  Chamber  of  Commerce,  and  commented: 
'Some  splash.'  But  wait  'till  he  gets  to  the  bot- 
tom.'    Smith  went   to  the  bottom  of  things, 


Immediate  Deliveries 

are  now  being  made  on 

Kent  Attachments 

Patented^March  2,  1915 


Kent  Attachment  No.  I 


For  The  New  Edison  Disc  Phonograph  to  play 
lateral  cut  records. 

Ask  your  JOBBER.    He  has  them. 

F.  C.  KENT  &  COMPANY 


24  Scott  Street 


Newark,  N.J. 


sure  enough,  but  pretty  soon  he  came  up  and 
began  splashing  around  in  a  way  that  has  agi- 
tated the  whole  town  in  all  its  commercial  divi- 
sions. 

"'An  awakening  fund' — that's  a  Smithism  for 
moneys  to  be  contributed  by  Indianapolis  busi- 
ness concerns  for  supporting  movements  for 
civic  betterment.  The  mark  was  set  at  $50,000. 
That  was  quickly  passed.  Now  they  are  rais- 
ing $100,000  and  maybe  they  will  go  higher  than 
that.     Indianapolis  is  eager  to  advance." 

"Into  this  movement  the  talking  machine  and 
phonograph  industries  have  been  prompt  to  pro- 
ject themselves.  The  Stewart  Talking  Machine 
Co.  entered  among  the  first  business  con- 
cerns with  a  liberal  contribution.  It  believes 
that  the  advancement  of  Indianapolis  as  a  com- 
mercial center  signifies  an  equal  advance  of  all 
businesses  finding  their  home  in  the  Hoosier 
capitol. 

"Indianapolis  is  extraordinarily  prepared  for  a 
jobbing  center  through  her  net  of  transportation 
lines,  and  in  all  movements  of  this  sort  it  is 
distinctly  a  jobber's  privilege  to  figure." 

Walter  Kipp,  of  the  Kipp  Phonograph  Co., 
jobbers  of  the  Edison  machine,  reports  that  the 
biggest  trouble  is  the  difficulty  in  getting  goods 
from  the  factory. 

The  Edison  Shop  is  staging  a  series  of  tone 
test  demonstrations  of  the  Edison  machine, 
using  Indianapolis  violinists  and  harpists.  The 
concert  hall  of  the  Edison  Shop  is  steadily  grow- 
ing in  public  favor.  When  it  comes  to  decorat- 
ing its  display  windows,  the  Edison  Shop  is 
one  of  the  leaders  in  Indianapolis. 

At  the  Pathe  Pathephone  store,  business  is 
reported  as  good.  The  $125  and  $175  model  ma- 
chines appear  to  be  the  best  sellers. 

■  The  Starr  phonograph  is  being  featured  in  a 
clever  Easter  window  display  at  the  Starr  Piano 
Co.  store.  The  phonograph  is  set  inside  a 
large  red  Easter  egg  surrounded  by  lilies. 

The  Vocalion  has  been  featured  in  newspaper 
advertising  from  the  standpoint  that  "it's  dif- 
ferent." The  advertising  has  an  especial  appeal 
in  favor  of  the  Vocalion,  and  from  reports  re- 
ceived at  the  Aeolian  Co.  store,  the  Vocalion  is 
proving  a  popular  seller. 

A.  W.  Roos,  manager  of  the  Columbia  store, 
reports  that  business  in  March  exceeded  that 
of  March  last  year  by  nearly  40  per  cent.  The 
cash  collections  are  larger.  Comparing  the 
business  done  thus  far  this  year  with  that  done 
in  all  of  1914,  Mr.  Roos  said  that  the  first  three 
months  of  this  year  was  only  $3,000  behind  the 
total  for  1914. 

The  Norman  Furniture  Co.,  a  new  furniture 
store  which  will  begin  business  at  229  East 
Washington  street,  next  week  will  handle  the 
Columbia  line  exclusively.  Mr.~  Roos  was  in 
Pittsburgh  last  week  on  business. 


At  the  piano  houses,  the  talking  machine  busi- 
ness occupies  a  peculiar  position.  Where  pros- 
pective piano  buyers  are  holding  off  on  account 
of  the  war  scare  and  unsettled  conditions,  it  is 
not  difficult  to  interest  people  in  talking  ma- 
chines. The  man  hesitating  on  putting  $500  to 
$1,000  in  a  piano  or  player  at  this  time,  is  buy- 
ing talking  machines,  and  as  a  consequence  while 
the  piano  jbusiness  is  slackening  up,  the  talking 
machine  business  continues  as  good  as  ever. 


OPENS  BRANCHJN  TORONTO 

Otto  Heineman  Phonograph  Co.  Plans  Active 
Canadian  Campaign— C.  T.  Pott  in  Charge 


The  Otto  Heineman  Phonograph  Supply  Co., 
New  York,  has  announced  the  opening  of  a 
branch  office  in  the  Canadian  Pacific  Building, 
Toronto,  Canada,  under  the  management  of 
C.  T.  Pott.  The  opening  of  this  office  is  re- 
ferred to  in  detail  in  the  Canadian  letter  in  this 
issue.' 

Paul  Wood,  formerly  head  of  the  service  de- 
partment at  the  Heineman  factory  in  Elyria,  O., 
has  joined  the  Toronto  headquarters  in  a  similar 
capacity,  with  a  much  broader  scope  for  develop- 
ment. Mr.  Wood  will  co-operate  with  the  Ca- 
nadian manufacturers,  rendering  them  practical 
assistance  in  producing  their  phonographs. 


Maurice  Jonas,  stationer  at  Dobbs  Ferry,  N. 
Y.,  has  secured  the  agency  for  Columbia  line. 


100   LOUD  PLAYING 


For  Use  on  all  DISC  TALKING  MACHINES 


"The  Needle  they  come  back  for 
and  pay  the  price,  10c." 

HIGHEST  GRADE 
EVER  MADE 


New  York  Disc  Needle  Co. 

287  BROADWAY 
NEW  YORK 
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THE  WINNERS  OF  THE  SWEEPSTAKES  PRIZES  IN  EDISON  DISPLAY  CONTEST  ANNOUNCED 


The  announcement  of  the  names  of  the  winners 
of  the  sweepstakes  prizes  in  the  1916  Edison 
Week  Display  Contest  has  just  been  made.  The 
windows  entered  in  the  sweepstakes,  or  national, 
contest  were  those  that  won  the  first  and  sec- 
ond prizes  in  the  dealers'  zone  contests  con- 
ducted by  all  Edison  jobbers  during  Edison 
Week.  Three  prizes  were  awarded  in  each 
zone  by  each  Edison  jobber  and,  in  the  national 
contest,  the  prizes  offered  by  Thomas  A.  Edi- 
son, Inc.,  aggregated  $500.  The  names  of  the 
winners  in  the  zone  contests  were  announced 
some  time  ago,  and  the  pres- 
ent announcement  is  con- 
fined exclusively  to  the  win- 
n  e  r  s  of  the  sweepstakes 
awards. 

The  first  prize  of  $250  in 
the  national  contest  has  been 
given  to  the  James  Hislop 
Co.,  of  New  London,  Conn., 
for  the  display  window 
shown  in  the  center  of  the 
group  of  pictures. 

Under  the  rules  governing 
the  contests,  the  windows  en- 
tered were  supposed  to  em- 
phasize above  all  else  the 
idea  of  music's  re-creation. 
This  is  suggested  in  many 
ways  in  the  Hislop  display. 
The  model,  gowned  and 
coiffured  to  represent  Anna 
Case,  and  the  New  Edison 


instrument  beside  which  she  is  standing,  im- 
mediately bring  to  mind  the  Edison  direct 
comparison  tone  test  which  has  been  used  so 
effectively  in  spreading  the  propaganda  of 
music's  re-creation,  and  which  has  been  so 
widely  advertised.  A  large  number  of  cut-out 
music  notes,  suspended  in  front  of  the  model 
and  the  instrument,  and  animated  and  blended 
by  the  use  of  a  concealed  electric  fan  suggested 
in  an  artistic  and  original  manner  the  idea  that 
"the  voice. of  an  artist,  and  the  New  Edison  re- 
creation of  that  voice  cannot  be  distinguished 


one  from  the  other  by  the  most  critical  listener." 

A  window  card  indicates  that  Miss  Case  is 
comparing  her  rendition  of  the  famous  bird 
song,  "Charmant  Oisea,"  with  the  New  Edison 
re-creation  of  it,  and  the  stuffed  and  cut-out 
birds  supply  the  atmosphere  that  the  song  re- 
quires. By  the  clever  use  of  press  clippings 
and  artist  cut-outs  it  is  shown  how  many  great 
music  critics,  singers  and  instrumentalists  have 
given  their  unqualified  endorsements  to  the  New 
Edison.  There  are  many  other  carefully  con- 
sidered details  that  assist  in  impressing  those 
who  might  see  the  display 
with  the  fact  that  the  New 
Edison  is  an  instrument  pos- 
sessing individual  merits 
which  has  won  a  high  degree 
of  praise  from  every  one  who 
has  heard  it. 

The  second  prize  of  $150 
was  awarded  to  the  New 
England  Furniture  and  Car- 
p  e  t  Co.,  of  Minneapolis, 
Minn.,  for  the  display  pic- 
tured in  the  left  of  the  group 
of  the  illustrations  shown 
herewith. 

The  remaining  picture  is 
that  of  the  window  display 
of  the  Killian  Co.,  of  Cedar 
Rapids,  la.,  the  concern  that 
won  the  third  prize  of  $100 
in  the  national  Edison  win- 
dow display  contest. 


Photographs  of  the  Three  Prize-Winning  Window  Displays  Made  by  Edison  Diamond  Disc  Dealers 


PRAISE  "CRIP=N"  DISC  RECORD  FILE 

Rochester,  N.  Y.,  April  7. — The  Crippen-Rase 
Co.,  of  this,  city,  manufacturer  of  the  "Crip-N" 
record  filing  device,  received  this  week  the  fol- 
lowing interesting  letter  from  C.  A.  Surdam,  of 
the  Lawyers  Co-Operative  Publishing  Co.,  who 
purchased  this  file: 

"It  may  be  of  interest  to  you  to  know  what 
we  think  of  the  'Crip-N'  disc  record  file,  as.  a 
voluntary  testimonial  sometimes  has  a  greater 
value  than  a  solicited  one.  We  would  not  sell 
ours,  used  now  about  a  year,  at  anything  like  a 
reasonable  price  could  we  not  get  another. 
Some  of  its  features,  not  found  in  any  other 
file,  are  almost  invaluable.  Each  record  is  in- 
dependent of  all  others,  instantly  get-at-able, 
in  a  compartment  by  itself;  no  handling  of  other 
records;  it  takes  varying  sizes  in  any  compart- 
ment. The  ease  with  which  a  record  can  be  re- 
moved or  replaced  must  commend  it  to  any  one 
who  will  examine  it.  You  should  make  a  great 
sale  of  them.    (Signed)  C.  A.  Surdam." 


E.  T.  Bates  Co.,  of  Meadville,  Pa.,  has  added 
two  more  booths  to  their  store,  making  four 
in  all. 


The  H.  C.  Ehlers  Co.,  of  Dunkirk,  N.  Y.,  have 
added  two  large  booths  of  glass  and  beaver 
board. 


WE  HAVE  A  NEW  ONE 

TONE-ARMS  SOUND  BOXES 

Wc  are  now  perfecting  a  tone-arm  which  is  en- 
tirely different  from  any  tone-arm  on  the  market. 

Write  for  particulars 

We  are  in  a  position  to  fill  orders  for  all  types 
of  tone-arms  and  sound  boxes. 

Let  us  figure  on  your  requirements 

MUTUAL  TALKING  MACHINE  CO.,  145  W.  45th  St.,  New  York 

Canadian  Representative:  WINNIPEG  HARDWARE  &  JOBBING  CO..  Winnipeg.  Can. 


ISSUE  PAMPHLETON  DECALC0MANIE 

The  Geo.  A.  Smith-Schifflin  Co.,  manufactur- 
ers of  the  "Magnet"  decalcomanie  name  plates, 
recently  sent  out  to  the  talking  machine  trade 
a  new  six-page  pamphlet  showing  decalcomanie 
name  plates  of  numerous  designs  and  giving 
the  prices  of  same  in  various  lots.  They  espe- 
cially feature  a  dealer's  name  plate  1  inch  by 
Zl/2.  inches  in  size,  which  they  find  very  popu- 
lar at  present.  The  circular  also  describes  the 
"Magnet"  decalcomanie  window  signs,  which 
prove  very  attractive. 


MAGNET  DECALCOMANIE  NAMEPLATES 

FOR  TALKING  MACH|Nt 
"      CABINETS  Etc 


SOLO  BY 

HURTEAU.WILUAMS&CO>i 

MOMTREAL    OTTAWA 


S3E 


We  can  furnish  the  same  or  similar  style  as  shown 
herewith,  according  to  the  price  scale  given  below, 

2S0      600  1000 

Gold  letters,  black  edged  .    .$12    $15  $20 

Black  letters,  solid  gold  back-  £-i£  OA 
ground,  with  fancy  border  *'vl  $40 

Samples  upon  application, 
GEO.  A.  SMITH-SCHIFFLIN  CO. 
136  Liberty  Street,        New  York,  N.Y. 
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Some  of  the  Columbia  Grafonolas  have  no 
competition.  All  of  them  can  stand  any 
amount  of  it 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


HEAVY  DEMAND  FOR  PATRIOTIC  RECORDS  IN  MILWAUKEE 

Gathering  of  War  Clouds  Means  Big  Record  Business— Brunswick  Phonograph  Supplies  Martial 
Music  for  Recruiting  Station— Badger  Co.  Trying  to  Arrange  Caruso  Recital— Other  News 


Milwaukee,  Wis.,  April  9.— If  Milwaukee  may 
be  taken  as  a  criterion,  the  talking  machine  is 
playing  a  valuable  part  in  the  enlivening  of  patri- 
otism and  the  stirring  of  nationalism  through- 
out the  entire  country.  What  is  a  better  tonic 
than  music? 

"We  can't  get  enough  patriotic  records  to  sup- 
ply the  demand,"  declared  Lawrence  McGreal, 
president  of  the  recently  incorporated  Pathe 
Talking  Machine  Corp.,  remarking  on  the  live 
and  sprightly  condition  of  all  factors  in  the 
talking  machine  realm.  The  utterance  is  typical 
of  what  is  expressed  by  other  dealers.  Shaved 
down  to  a  fine  point,  the  talking  machine  situa- 
tion in  Wisconsin  pierces  a  way  for  a  definite 
conclusion:  The  sales  of  records  are  compara- 
tively enormous,  and,  although  the  machine 
proper  business  is  very  good,  it  is  the  sale  of 
discs  that  is  characterizing  the  present  season 
as  an  era  of  success  throughout  the  talking  ma- 
chine field. 

"It  is  apparent,"  declared  a  dealer,  "that  there 
is  no  new  national  success  being  offered  lovers 
of  patriotic  music.  The  standard,  established 
melodies  are  in  extremely  great  demand,  and 
it  is  unfortunate  that  there  is  not  at  the  pres- 
ent time  some  musical  outburst  typical  of  the 
world  situation  at  the  present  time  which  might 
be  carried  to  the  American  ear  through  the 
talking  machine." 

"The  people  are  all  anxious  to  hear  their  na- 
tive songs,  and  I  think  that  the  extremely  large 
salesi  of  records  at  the  present  time  may  be  at- 
tributed to  this  period  of  prevalent  patriotism," 
said  Thomas  I,  Kidd,  manager  of  the  Brunswick- 
Balke-Collender  Co.,  275^279  West  Water  street. 

Working  against  a  military  band,  several  other 
machines,  and  the  vociferation  and  shuffling  of 
an  excited  crowd  of  visitors,  the  Brunswick 
stood  in  the  rotunda  of  the  new  Plankinton  Ar- 
cade, the  central  recruiting  station  of  Milwaukee, 
during  the  highest  pitched  period  of  enlistment. 
Emil  O.  Schmidt,  phonograph  and  piano  shop, 
this  city,  representative  of  the  Brunswick,  and 
who,  locating  on  the  mezzanine  floor  in  the  ro- 
tunda, was  the  first  occupant  of  Milwaukee's 
concentrated  shopping  center,  played  concerts 
on  the  Brunswick  from  the  time  the  recruiting 
offices  opened  in  the  morning  until  the  bugles 
blew  "taps."  The  entire  arcade  was  a  regalia 
of  flags.  The  red,  white  and  blue  adorned  every 
conspicuous  spot  in  the  building.  Soldiers  in 
blue  and  khaki  stood  about  the  big  machine 
guns,  and  the  Brunswick,  with  military  band 
snap  and  vigor,  filled  the  air  and  the  surging 
crowds  with  the  spirit  of  Sousa's  "Stars  and 
Stripes  Forever." 

"The  patriotic  record  sale  is  certainly  big," 
said  H.  W.  Gausewitz,  of  the  Edison  Shop,  215 
Second  street,  "and  we  could  have  sold  many 
more  had  we  always  had  the  goods  on  hand  at 
the  time  they  were  called  for." 

The  Edison  Shop  is  a  believer  in  the  cylinder 
record  and  takes  pride  in  demonstrating  its  Dia- 


mond Amberola.  At  present  the  house  is  be- 
ing flooded  with  requests  that  Helen  Clark  be 
booked  for  an  engagement  in  Milwaukee.  The 
popular  contralto  is  at  present  touring  territory 
of  the  Edison  Shop  making  tone  tests  on  the 
Edison. 

The  music  loving  public  of  this  city  may  have 
the  opportunity  of  hearing  Caruso,  as  an  effort 
is  being  made  by  the  Badger  Talking  Machine 
Co.,  135  Second  street,  to  bring  this  world-famed 
artist  here,  and  if  it  is  successful,  Milwaukee 
will  be  the  fourth  city  in  the  country  to  hear 
him.  "Caruso  expects  to  leave  shortly  for  a 
South  American  tour,"  said  Harry  Goldsmith, 
sales  manager  of  the  Badger  Co.,  "and  the  Bad- 
ger Talking  Machine  Co.  is  trying  to  arrange  a 
date  for  his  appearance  in  Milwaukee  before  that 
trip." 

Caruso  is  very  reluctant  to  add  to  his  work, 
but  in  event  that  the  Badger  Co.  is  successful, 
Caruso  will  sing  in  the  Milwaukee  Auditorium. 

"It  is  also  possible  that  a  concert  may  be  ar- 
ranged to  include  on  the  same  program  none 
other  than  John  McCormack  and  Fritz  Kreisler," 
said  Mr.  Goldsmith,  following  his  announcement 
to  Milwaukee  publications  that  Caruso  may  ap- 
pear here.  "These  two  artists,  who  are  very 
close  friends,  have  made- a  number  of  Victor 
records  together,  and  an  opportunity  of  enjoy- 
ing their  musical  presence  would  be  a  rare 
event." 

E.  L.  Ginsburg,  for  a  time  sales  manager  of 
the  Pathe  Talking  Machine  Corp.,  185  Fourth 
street,  recently  resigned.  It  is  reported  that  he 
has  accepted  a  sales  place  with  the  Pathe 
Freres  Phonograph  Co. 

Lawrence  McGreal,  president  of  the  company, 
announced  that  for  the  present  he  himself  would 
take  charge  of  the  sales  interests  of  the  Pathe 
Corp.  During  the  last  few  weeks  the  organiza- 
tion has  established  a  Pathe  agency  with  C.  F. 
Edgar,  Wausau,  Wis.,  and  Sailstad  &  Payson, 
Eau  Claire  and  Chippewa  Falls,  Wis. 

George  E.  Bernecker,  founder  and  general 
manager  of  the  Record-lite  Co.,  recently  spent 
several  days  in  lower  Michigan  introducing  the 
Record-lite  to  Victor  dealers  in  that  territory. 
Mr.  Bernecker  returned  a  short  time  ago  from 
a  similar  mission  to  Chicago  and. St.  Louis,  and 
reports  success  in  the  expansion  of  sales  terri- 
tory for  his  invention. 


The  Kesselman-O'Driscoll  Co.,  Victor  dealers, 
1920  Fond  du  Lac  avenue,  are  successfully  intro- 
ducing the  new  Saenger  Vocal  Training  Course 
in  this  city.  The  firm  has  arranged  special  re- 
citals for  school  teachers. 

Milwaukee  recently  heard  Galli-Curci  at  the 
Pabst  Theatre.  Since  her  records  have  startled 
America,  and  the  world  in  fact,  followers  of 
music  have  been  anxious  to  enjoy  her  presence. 
A  crowded  house  greeted  her  appearance,  and 
one  theatrical  critic  refers  to  her  engagement 
as  a  "Triumph." 

The  Brunswick  is  making  its  way  into  jewelry 
stores.  Atf.  W.  Fuchs,  jeweler,  1403  Green  Bay 
avenue,  is  now  advertising  Brunswicks. 

The  Sonora  is  enjoying  a  new  home  in  this 
city.  C.  J.  Orth,  the  phonograph  and  piano  man, 
who  for  several  years  has  promoted  the  inter- 
ests of  the  Sonora  at  his  store,  274  West  Water 
street,  recently  moved  his  entire  stock  and  busi- 
ness to  the  music  territory  of  Grand  avenue, 
following  the  vacating  of  the  Billings  quarters 
at  594  Grand  avenue.  Increasing  business  in 
both  the  phonograph  and  piano  fields  forced  Mr. 
Orth  to  make  the  change.  He  retains  his  sales- 
men, W.  H.  Heize,  A.  C.  Schroeter,  and  A. 
Roelke,  in  his  new  location. 

The  Musola,  made  by  the  Aeolian  Co.,  is  be- 
ing advertised  by  the  Urbanek  &  Wattawa  Co., 
Manitowoc,  Wis. 

S.  Jennings  &  Barney,  Gay  Mills,  Wis.,  have 
taken  the  agency  for  the  "Harrolla." 

S.  W.  Goldsmith,  general  manager  of  the  Bad- 
ger Talking  Machine  Co.,  135  Second  street,  re- 
cently returned  from  a  two  months'  trip  to  Flor- 
ida. He  was  accompanied  by  his  mother  and 
sister.  Mr.  Goldsmith  visited  the  Victor  fac- 
tory en  route  home  and  reports  that  plant  an 
extremely  busy  place.  There  were  a  dozen  or 
more  Victor  jobbers  at  the  Victor  factory,  all 
with  the  sole  idea  of  trying  to  get  more  mer- 
chandise. 

G.  F.  Ruez,  president  of  the  Badger  Talking 
Machine  Co.,  accompanied  by  Mrs.  Ruez,  is 
spending  several  weeks  in  French  Lick,  Ind. 

The  Flanner-Hafsoos  Music  Co.,  417  Broad- 
way, recently  sold  an  Edison  Diamond  Disc 
phonograph  to  Sheriff  McManus. 

Thomas  I.  Kidd,  manager  of  the  Brunswick- 
Balke-Collender  Co.,  275-279  West  Water  street, 
announces  that  the  Brunswick  phonograph  is  to 
be  placed  more  widely  in  smaller  stores  from 
this  time  on.  That  does  not  mean  anything  af- 
fecting the  larger  agencies.  "Up  to  this  time 
{Continued  on  page  116) 


PERSONAL  SERVICE 

The  members  of  our  Company  are  always  available  and 
will  gladly  see  you  personally  or  write  you  at  any  time  we 
can  possibly  serve  you. 

Why  not  communicate  at  once  with  us? 

BADGER  TALKING  MACHINE  CO.  iSSssf^st 

VICTOR  DISTRIBUTORS 
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(Continued  from  page  115) 

we  have  .placed  our  machine  nearly  altogether 
with  the  larger  stores,"  said  Mr.  Kidd,  "but 
henceforth  it  is  our  policy  to  extend  our  sales 
quarters  to  every  part  of  every  city  by  placing 
our  machines  with  more  dealers." 


PREMIER  T.  M.  CO.  INCORPORATED 

Chartered  With  $30,000  Capital  Stock  in  Mil- 
waukee to  Retail  Premier  Machines 

Milwaukee,  Wis.,  April  3. — The  business  of 
the  Premier  Talking  Machine  Co.,  Merchants' 
and  Manufacturers'  Bank  Building,  in  this  city, 
wholesale  and  retail  distributor  of  the  Premier, 
has  been  incorporated  with  a  capital  stock  of 
$30,000  by  Thurlow  W.  Abell,  Peter  C.  Ko- 
linski  and  A.  W.  Werba.  The  business  was 
established  several  years  ago  under  the  man- 
agement of  Park  Adams,  who  later  went  to  De- 
troit to  establish  a  wholesale  branch  for  the 
State  of  Michigan.  Mr.  Abell  at  that  time  came 
to  Milwaukee  as  manager.  The  present  ter- 
ritory takes  in  all  of  Wisconsin,  Upper  and 
Tower  Michigan,  Northern  Illinois  and  Eastern 
Minnesota. 


QUADRUPLES  CAPITAL  STOCK 

Phonograph  Co.,  of  Milwaukee,  Announces  In- 
crease of  From  $12,000  to  $50,000 

Milwaukee,  Wis.,  April  2.— An  amendment  to 
its  articles  of  incorporation  was  filed  recently 
by  the  Phonograph  Co.,  of  Milwaukee,  211-215 
Third  street,  to  increase  the  capital  stock  from 
$12,000  to  $50,000.  The  additional  issue  will  be 
used  merely  to  cover  the  natural  growth  and  ex- 
pansion of  the  business,  according  to  officers  of 
the  company.  The  company  is  a  large  jobber 
of  the  Edison  for  Wisconsin  and  Upper  Mich- 
igan. Its  retail  department  is  styled  The  Edi- 
son Shop.  Quarters  of  both  the  jobbing  and 
retail  departments  recently  were  enlarged. 
William  A.  Schmidt  is  general  manager. 

A  certificate  of  incorporation  was  issued  re- 
cently to  the  Mitchell  Phonograph  Shop,  Inc., 
for  the  purpose  of  dealing  in  talking  machines, 
records,  etc.  The  capitalization  of  the  firm  is 
$10,000,  the  incorporators  being  M.  Goldsmith, 
E.  Mitchell  and  J.  Goldman,  of  New  York  City. 


GOOD  REPORTS  OF  BUSINESS 

Artophone  Co.'s  Interesting  Statement  of  Prog- 
ress— New  Styles  Popular — General  Manager 
Jonas  Establishes  Many  New  Agencies 

St.  Louis,  Mo.,  April  6. — The  Artophone  Co., 
of  this  city,  manufacturer  of  the  well-known 
Artophone  machines,  is  making  noteworthy 
strides  in  the  development  of  its  activities.  Its 
business  for  1916  was  far  beyond  expectations, 
and  from  present  indications,  sales  will  steadily 
increase.  The  company  reports  that  over  200,000 
catalogs  will  be  sent  out  from  St.  Louis  within 
the  next  few  months  with  a  full  page  or  two,  dis- 


Julius  Jonas,  General  Sales  Manager 

playing  the  four  models  retailing  at  $65,  $75, 
$100  and  $150.  The  new  Artophone  cabinets  are 
all  of  seven-eighths  ply  veneer.  The  new  motor 
runs  seventeen  minutes,  and  a  new  tone  arm 
which  is  embodied  in  all  models  is  also  a  dis- 
tinctive talking  point.  The  company  now  has 
four  factories  in  St.  Louis  and  one  in  Ohio. 

Julius  Jonas,  general  sales  manager  of  the 
company,  recently  returned  from  an  extended 
trip,  the  object  of  which  was  to  establish  a  chain 
of  agencies  from  Coast  to  Coast.    He  succeeded 


Jewel  Needles 

DIAMOND,  SAPPHIRE,  AGATE 

For  All  Types  of  Records 

Our  methods  of  grinding  needles  are  the 
most  scientific  known,   producing  a  most 
uniform  and  highly  polished  product. 
We  manufacture  ALL  parts  of  Talking 
Machines 

Dixon  Manufacturing  Co.,  Inc. 

295  FIFTH  AVENUE  NEW  YORK 


in  his  mission,  and  the  company's  distribution  is 
now  nearly  100  per  cent,  efficient.  Well-known 
jobbers  and  dealers  are  handling  the  Artophone 
product  and  are  pleased  with  its  sales  possi- 
bilities. 

Mr.  Jonas  took  charge  of  the  company's  sales 
in  October,  1916,  and  .  under  his  able  guidance 
the  business  is  showing  a  healthy  growth. 


LAURA  COMBS  TO  MAKE  RECORDS 

For  the  Emerson  Phonograph  Co. — Is  a  Gifted 
Soprano  Known  in  Concert  Field 


Laura  Combs,  a  gifted  soprano,  whose  voice 
has  been  praised  by  many  well-known  critics, 
will  shortly  appear  on  Emerson  records.  She  is 
the  second  unknown  artist  to  be  presented  to 
the  public  by  the  Emerson  Phonograph  Co.  The 
company  announced  a  short  while  ago  that  it 
would  issue  each  month  records  by  one  artist 
hitherto  unknown,  and  the  issuance  of  records 
by  these  "discoveries"  will  continue  for  a  year. 
Last  month,  Jim  Doherty,  a  lyric  tenor,  made  his 
debut,  and  his  records  have  been  very  well  re- 
ceived. 

Miss  Laura  Combs  was  born  in  Joplin,  Mo., 
and  studied  under  various  American  teachers  in 
the  West  for  a  number  of  years.  She  sang  in 
a  number  of  the  leading  Chicago  churches,  and 
some  time  later  appeared  as  solist  with  the  New 
York  Symphony  Orchestra,  the  Russian  Orches- 
tra and  finally  with  the  Boston  Symphony 
Orchestra.  One  night  Mme.  'Nordica,  the  famous 
soprano,  failed  to  appear  and  Miss  Combs  took 
her  place.  Since  that  time  she  has  been  appear- 
ing on  the  concert  stage  until  an  Emerson  scout 
"discovered"  her,  with  the  result  that  her  records 
will  appear  shortly. 

ATTRACTIVE  PATHE  BOOKLET 

A  neat  and  attractive  folder  featuring  all  the 
models  of  Pathephones  in  its  line  has  just  been 
issued  by  the  Pathe  Freres  Phonograph  Co., 
Brooklyn,  N.  Y.  This  folder  is  intended  for 
general  distribution,  and  has  been  made  of  a 
convenient  size  so  that  it  may  be  used  for  en- 
velope enclosure. 

In  addition  to  presenting  clear-cut  illustra- 
tions of  the  different  instruments  in  the  Pathe- 
phone  line  this  folder  briefly  gives  some  of  the 
exclusive  features  of  the  Pathephone  which 
have  been  responsible  for  its  international  suc- 
cess. A  few  paragraphs  are  also  devoted  to  a 
discussion  of  the  manufacturing  principles  that 
form  the  basis  of  the  Pathe  disc,  and  the  folder 
as  a  whole  is  valuable  publicity  matter  for  every 
Pathe  dealer. 

The  Pathephones  illustrated  include  Nos.  225, 
125,  75  and  50,  accompanied  by  adequate  in- 
formation as  to  their  respective  sizes  and 
qualities. 

APPOINTED  SUPERINTENDENT 

Sidney  J.  Diament,  formerly  an  executive  in 
the  factory  of  the  Triton  Phonograph  Co.,  New 
York,  has  been  appointed  superintendent  of  the 
factory  of  the  Fremont  Mfg.  Co.,  New  York,  a 
position  which  his  past  experience  well  equips 
him  to  fill. 

The  Frank  Furniture  Co.,  of  Davenport,  la., 
has  just  installed  a  complete  line  of  Columbia 
graphophones  and  records.  Demonstration 
rooms  will  also  be  provided. 


The  LYRIAN 

$25.  Cabinet  Phonograph 


A  new  standard  of  value 

Specifications : 

Universal  tone  arm.  Plays  any  record. 
Excellent  tone.     Worm  driven  motor. 

Stands  36  inches  high,  closed. 
Mahogany  finish.  Beautiful  design. 

Cabinet  for  records. 


This  wonderful  machine  fits  in  with  any  line. 
It  positively  sells  itself. 

Dealers  should  act  quickly. 
Write  for  Catalog 
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Talking  Machine  Trade  Generally  in  Great 
Britain  in  a  Surprisingly  Healthy  State  Con- 
sidering the  Situation  and  Time  of  Year — 
Manufacturers  Keeping  at  It  Despite  Serious 
Governmental  Restrictions — Ban  Placed  on 
Imports  of  Swiss  Motors  and  Parts — New 
Employment  Restrictions — Increase  in  Record 
Prices — Disc  and  Cylinder  Records  Compared 
— Distribution  of  Circulars  and  Catalogs  Re- 
stricted— Interesting  Import  Case  Before 
Court — What  the  New  Record  Lists  Offer — 
Pathe  Freres  Developments — General  News 


London,  E.  C,  England,  March  30. — The  past 
few  weeks  have  shown  little  falling  off  in  the  de- 
mand for  gramophone  goods.  Ordinarily,  this 
would  be  the  period  when  slackness  sets  in  at 
the  various  factories,  with  even  more  depressing 
times  in  prospect  from  the  sales  viewpoint.  In 
the  circumstances  which  prevail  to-day  it  might 
not  have  been  surprising  to  experience  a  reg- 
ular slump,  but  far  from  this  being  the  case, 
trade  could  scarcely  be  in  a  more  healthy  state. 
This,  in  particular,  applies  to  record  sales  which 
total  a  really  remarkable  figure  each  week.  It 
is  true  that  signs,  point  to  a  slight  falling  off 
as  we  approach  the  dog  days,  but  the  diminish- 
ment  is  partly  the  result  of  manufacturing  and 
distributing  difficulties.  Of  the  latter  it  is  un- 
fortunately a  fact  that  relief  cannot  be  expected 
while  the  war  continues.  On  the  contrary  it 
is  evident  that  we  are  by  no  means  at  the  end 
of  our  troubles.  The  gramophone  trade  will 
go  on  whatever  happens.  It  may  be  necessary 
to  make  regulations  that  will  affect  our  industry 
rather  badly,  but  the  government  has  clearly 
and  definitely  expressed  its  intention  to  avoid 


legislation  that  will  compel  any  wholesale  ex- 
tinction of  even  luxury  trades.  The  interests 
of  the  gramophone  business  will  therefore  be 
preserved  as  far  as  possible.  That  in  itself  is 
good  enough  foundation  upon  which  to  build 
a  structure  of  future  policies,  providing  no  very 
radical  departure  is  made  from  present  methods. 
Perhaps,  unintentionally,  the  government,  how- 
ever, is  making  it  very  difficult  from  the  manu- 
facturing side  to  maintain  trade  on  a  substantial 
and  necessarily  profitable ,  basis.  It  is  not  by 
reason  of  this  or  that  piece  of  legislation,  but 
of  the  accumulation  of  restriction  regarding  im- 
port prohibitions,  material,  and  labor.  There 
will  need  to  be  some  revision  "of  this,  even 
though  credit  must  be  given  to  the  liberal  atti- 
tude of  the  various  official  departments  con- 
cerned. Were  the  letter  of  the  law  strictly  ob- 
served, it  would  be  well  nigh  impossible  to 
continue.  Notwithstanding,  record  and  machine 
production  is  difficult  to  the  breaking  point.  It 
will  not  come  to  that,  I  am  sure,  but  the  posi- 
tion is  serious  enough  to  warrant  increased  ac- 
tivity on  the  part  of  the  committee  formed  to 
protect  gramophone  and  music  trade  interests 
generally.  There  is  plenty  of  scope  for  good 
work,  and  in  a  quiet  way  much  is  being  done  in 
warding  off  the  enemy  of  legislation.  In  many 
respects  the  position  is  complex.  From  the 
patriotic  point  of  view  are  we  justified  in  rais- 
ing a  protest  against  regulations  which  the  gov- 
ernment think  necessary  to  make  in  the  national 
interests?  Or  should  the  trade  take  it  all  lying 
down?  The  answer  to  both  questions  must  be 
yes  and  no.  If,  after  proper  representations  to 
the  Board  of  Trade,  it  is  impossible  to  obtain 
a  removal  or  modification  of  legislation  which 


seriously  affects  the  continued  welfare  of  the 
industry,  then  it  must  be  swallowed  with  as 
good  a  patriotic  grace  as  possible.  On  the  other 
hand  there  may  be  an  alternative  way  of  achiev- 
ing the  official  object  in  any  particular  case  and 
to  those  who  know  the  ins  and  outs  of  the 
trade  must  be  left  the  task  of  finding  it.  On 
the  subject  of  labor,  for  instance,  the  govern- 
ment wants  the  men.  The  trades'  alternative 
in  this  case  is  a  resort  to  women  labor,  and  the 
alternative  is  proving  very  successful!  This 
may  be  taken  as  an  example  of  how  we  are 
grappling  with  a  hundred-and-one  difficulties  de- 
signed to  seriously  hamper  the  activities  of  man- 
ufacturer, wholesaler  and  dealer. 

Another  very  serious  factor  in  the  machine 
trade  is  the  report  that  Swiss  motors  and  parts 
must  not  in  future  be  imported.  This  ban,  if 
true,  is  almost  a  knockout  blow  to  further  sales 
of  gramophones,  for  there  will  be  none  to  sell, 
broadly  speaking.  As  it  is,  the  supply  is  far 
short  of  the  demand,  and  in  their  eagerness  to 
obtain  a  stock  of  machines  dealers  are  willing 
to  pay  almost  any  price  demanded.  Pre-war 
prices  are  to-day  well  up  over  100  per  cent, 
for  the  cheaper  grade  of  gramophones;  except 
in  small  quantities,  the  better  type  of  machine  is 
unobtainable. 

More  Trade  Restrictions 

Legislation  that  tends  to  seriously  limit  the 
scope  of  trade  activity  is  on  the  increase.  Now 
that  the  need  has  arisen  for  directing  all  avail- 
able labor  into  channels  of  national  utility,  it 
is,  of  course,  the  luxury  trades  which  are  the 
first  and  most  hardly  hit.  There  is  absolutely 
no  question  of  the  gramophone  industry  being 
(Continued  on  page  118) 


'His  Master's  Voice' 

— the  trade-mark  that  is  recognized 
throughout  the  world   as  the 

HALL-MARK  OF  QUALITY 


Branches 


Agencies 


"His  Master's  Voice" 


Copyright 


This  intensely  human  pic- 
ture stands  for  all  that  is 
best  in  music 

— it  is  the  "  His  Master's  Voice  " 
trade-mark,  and  it  brings  to  you, 
no  matter  where  you  are,  the 
very  best  music  of  every  kind, 
sung  and  played  by  the  world's 
greatest  artists  —  the  greatest 
singers,  pianists,   violinists,  or- 
chestras and  bands — all  enshrined 
in  the  unequalled  "  His 
Master's  Voice  " 
records 


DENMARK :     Skandlnavlsk  Grammophon-Aktl- 

eselskab,  Frihavnen,  Copenhagen. 

FRANCE:  Cle.  Franchise  du  Gramophone,  115 
Boulevard  Richard  Lenoir.  Place  de  la  Repub- 

lique,  Paris. 

SPAIN:    Compafiia  del  Gramofono,  56-58  Balmes, 

Barcelona. 

SWEDEN :  Skandinavlaka  Grammophon-Aktle- 
bolaget,  Drottnlng  Gatan  No.  47,  Stockholm. 

RUSSIA:  The  Gramophone  Co.,  Ltd.,  45,  Nevsky 
Prospect,  Petrograd  (Petersburg) ;  No.  1 
Solyanka,  Solyanol  Dvor.  Moscow;  9,  Golovlnsky 
Prospect,  Tlflls;  Nowy-Swlat  30,  Warsaw;  83, 
Alexandrowskaya  Ulltsa,  Riga;  11  Mlcballovakaya 
Ulltsa,  Baku. 

INDIA:  The  Gramophone  Co.,  Ltd.,  130,  Bal- 
liagbatta   Road,  Calcutta;  7,   Bell   Lane,  Fort, 

Bombay. 


Great  Britain  : 


AUSTRALIA:  S.  Hoffnung  &  Co.,  Ltd..  Sole 
Concessionaries  of  The  Gramophone  Company, 
Limited,  163,  Pitt  Street,  Sydney. 

NEW  ZEALAND:  Gramophonlum,  Ltd.,  118-120 
Victoria  Street,  Wellington. 

SOUTH  AFRICA:  Darter  &  Sons,  Post  Box  174, 
Capetown;  Mackay  Bros.,  Post  Box  251,  Johannes- 
burg; Mackay  Bros.  &  McMabon,  Post  Box  410, 
Durban ;  Ivan  H.  Haarburger,  Post  Box  103, 
Bloemfonteln;  Franz  Moeller,  Post  Box  108,  Bast 
London;  B.  J.  Ewlns  &  Co.,  Post  Box  88,  Queens- 
town;  Handel  House,  Klmberley;  Laurence  & 
Cope,  Post  Box  132,  Buluwayo;  The  Argus  Co., 
Salisbury. 

EAST  AFRICA:  Bay  ley  &  Co.,  Lourenzo 
Marques. 

HOLLAND:  American  Import  Co.,  22a,  Amsterd 
Veerkade,  The  Hague. 

ITALY :  A.  Bossl  &  Co.,  Via  Oreflcl  2,  Milan. 

EGYPT  (Also  for  the  Soudan,  Greece  and  the 
Ottoman  Empire):    K.  Fr.  Vogel,  Post  Box  414, 

Alexandria. 


The  Gramophone  Company.  Ltd. 
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SOMETHING  NEW!!! 
This  Gramophone 

is  the  line  that  has  proven  the  greatest  seller  among 
traders  throughout  the  world.     It  is  the  famous 

COMPACTOPHONE 

—  the  smallest  complete  machine  on  the  market 

—  with  a  tone,  both  in  quality  and  volume,  equal 

—  to  the  largest.    IT  HOLDS  12  DISC  RECORDS. 
Outside  measurements  when  closed  14 x  ll'A  x  7  inches 

JOBBERS— DOES  THIS  LINE  INTEREST  YOU? 

WRITE  US  FOR  FULL  PARTICULARS,  TRADING  TERMS,  ETC. 

JkMfyT  AD  C  WE  ARE  SOLE  AGENTS  IN  GREAT  BRITAIN  FOR  THE  WELL 
IwlV  1  KNOWN  SWISS  MOTORS  MADE  BY  MERMOD  FRERES 

THE  STERNO  MANUFACTURING  CO.,  Ltd.,  19  aty  Road,  london,  e.  c 
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closed  down;  that  is  not  the  desire  of  the  British 
Government,  rather  does  it  wish  to  preserve  all 
business  as  far  as  may  be  possible  with  its  ex- 
pressed intentions  of  securing  sufficient  male 
labor  for  work  more  directly  concerned  in  the 
prosecution  of  the  war.  Hence,  we  have  the 
manifesto  prohibiting  the  engagement,  without 
official  consent,  of  males  between  the  ages  of 
eighteen  and  sixty-one.  An  employer  may  re- 
tain his  present  staff,  although  all  are  requested 
to  facilitate  the  transfer  of  males  to  war  work. 
A  fair  chance  is  being  given  to  the  voluntary 
method,  which  is  in  keeping  with  the  cherished 
ideals  of  British  tradition,  but  most  people  an- 
ticipate that  a  departure  from  this  may  become 
necessary  within  the  not  too  distant  future. 
That  is  one  reason  why  in  these  columns  I  have 
consistently  advocated  the  training  of  women 
for  our  class  of  work.  A  strong  effort  in  this 
direction  has  been  made  by  gramophone  firms 
for  some  time  past,  and  I  am  in  a  position  to 
state  that  the  experiment  is  by  no  means  dis- 
appointing in  its  results. 

Increase  in  Record  Prices 

The  inevitable  increase  in  the  price  of  eighteen 
penny  records  has  come  about.  Turning  to  my 
October,  1916,  report  I  find  that  this  trade 
newspaper  contained  an  article  reflecting  the 
need  of  a  price-increase  on  the  ground  of  upward 
tendency  in  the  cost  of  production — labor,  ma- 
terials, etc.  Although  published  in  far  away 
New  York,  The  World  can  pride  itself  on  be- 
ing more  up-to-date  in  its  news  than  any  sim- 
ilar journal;  a  fact  which  subscribers  and  ad- 
vertisers will  not  fail  to  appreciate.  But  that 
by  the  way. 

The  particular  information  which  I  am  able 
to  impart  this  month  comes  in  the  form  of  a 
letter  from  the  Columbia  Graphophone  Co.,  Ltd., 
this  city,  signed  by  Managing  Director  Sterling, 
announcing  an  increase  in  the  price  of  their 


popular  "Regal"  double  discs.  Leaving  out  all 
references  to  trade  prices  (it  should  be  observed 
here  that  the  dealer  shares  with  the  com- 
pany the  increased  profit),  I  cannot  do  better 
than  let  the  company's  communication  to  their 
dealers  in  part  speak  for  itself,  as  follows: 

REGAL  RECORDS — INCREASE  IN  PRICE 

"Dear  Sirs — We  beg  to  advise  you  that  in 
consequence  of  the  heavy  increased  cost  of  ma- 
terial and  labor,  we  are  compelled  to  raise  the 
retail  price  of  Regal  records  to  ^d. 

"This  leaves  you  a  better  margin  of  profit 
than  before,  so  that  the  advance  in  price  is 
materially  to  your  advantage.  We  would  re- 
mind you  that  records  are  the  only  commodity 
that  up  to  the  present  have  not  been  advanced 
in  price  owing  to  the  war. 

WYPER  ACCORDEON  RECORDS 

"These  are  now  being  issued  in  a  special  Black 
Label  Series,  to  be  retailed  at  2/  each.  This 
is  in  consequence  of  the  high  royalties  we  pay 
this  artiste,  and  increased  copyright  charges. 
As  Peter  Wyper  stands  supreme  as  Scotland's 
greatest  Accordeon  player,  we  feel  convinced 
that  the  public  will  gladly  pay  2/  for  these 
wonderful  records." 

Difficulty  in  Securing  Supplies 

Reliance  upon  importation  of  supplies  of 
motors,  tone  arms  and  other  gramophone  parts 
from  Switzerland  is  becoming  more  or  less  im- 
possible. Considerable  delays  in  transit  occur 
with  regard  to  goods  which  have  to  pass  over 
the  French  railway  system.  This  is  not  alto- 
gether an  avoidable- trouble  in  these  times,  and 
lucky  is  the  firm  that  receives  consignments 
under  a  month  from  the  date  of  dispatch. 
Apart  from  the  difficulties  of  transit,  there  is 
the  French  and  English  customs  to  deal  with. 
Some  Swiss  gramophone  goods,  I  understand, 
have  just  recently  got  through  after  some  two 
or  three  months'  delay.     A  very  hearty  wel- 


come awaited  the  consignment  in  question,  and 
I  am  assured  the  machine  trade  enjoyed  in  con- 
sequence a  brief  period  of  pleasant  activity.  Fu- 
ture arrivals  from  the  same  source  will,  I  guess, 
cause  quite  a  sensation,  if  report  be  true  that 
most  import  licenses  are  now  unobtainable.  En- 
quiry of  the  Board  of  Trade  elicits  no  satis- 
factory information.  Reticence  is  uppermost  at 
the  moment,  but  I  have  reason  to  believe  that 
there  is  little  if  any  prospect  of  permission  be- 
ing given  for  any  further  importation  of  gramo- 
phone parts  from  Switzerland.  That,  if  true, 
will  be  a  serious  blow  to  the  machine  side  of 
our  business.  It  means,  in  fact,  that  apart  from 
a  very  small  quantity,  there  will  be  no  gramo- 
phones to  sell! 

Musical  Qualities  of  Disc  vs.  Cylinder  Records 

Not  so  very  long  ago  we  were  treated  to  an 
interesting  controversy  anent  the  respective 
merits  of  disc  and  cylinder  records  mainly  as 
judged  from  a  musical  standpoint.  The  disc 
champions  predominated  in  quantity,  while  the 
cylinderites  put  up  a  strong  and  reasonable 
"Quality"  claim.  The  question  merits  atten- 
tion to-day  because  it  seems  to  have  answered 
itself,  if  such  an  expression  be  permitted.  There 
is  now  only  one  firm  making  up-to-date  cylin- 
der records  in  England,  and  that  is  very  sig- 
nificant in  relation  to  the  foregoing  point.  This 
firm — the  Clarion  Record  Co. — is  satisfactorily 
meeting  a  big  demand  from  thousands  of  staunch 
cylinder  enthusiasts,  whom  no  amount  of  per- 
suasive publicity  or  other  argument  will  rally 
in  favor  of  the  disc.  For  various  reasons  not 
unconnected  with  the  war  and  in  part  on  the 
ground  of  Edison  policy,  Edison  cylinder  sales 
in  this  country  are  now  of  a  negligible  quantity. 
The  Edison  Bell  people  have,  too,  ceased  the 
manufacture  of  cylinders  in  favor  of  the  disc, 
and  there  is  left  only  the  Clarion  record  to  cater 
to  the  wants  of  a  big,  if  diminishing,  demand.  It 
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is  the  considered  opinion  of  many  that  the  call 
for  cylinder  records  will  never  quite  cease,  ex- 
cept it  be,  as  seems  the  case,  that  their  manu- 
facture will  at  some  future  time  become  un- 
profitable. 

Can't  Distribute  Circulars 

Many  people  will  welcome  the  new  official 
order  as  hereunder,  which  prohibits  the  whole- 
sale distribution  of  circulars,  etc.: 

"No  person  shall  on  or  after  March  10  de- 
spatch or  cause  to  be  delivered  to  any  person 
through  the  post  or  otherwise  any  tradesman's 
catalog  price-list  or  advertising  circular,  unless  a 
request  has  been  made  by,  or  on  behalf  of  that 
person,  in  writing,  for  the  despatch  or  delivery 
thereof.  Price-lists  by  traders  to  traders  for 
the  purpose  of  their  trade  or  to  persons  abroad 
are  permitted." 

Interesting  Case  Before  the  Courts 

An  interesting  case  before  the  court  recently 
was  that  in  which  Hyman  Liebowich  and  John 
Liebowich,  of  Old  street,  trading  as  the  Regent 
Fittings  Co.,  were  summoned  to  show  cause  why 
some  gramophone  fittings  imported  from  Hol- 
land and  presumably  of  enemy  origin  should  not 
be  forfeited.  The  defendants  said  the  goods 
came  from  Swiss  makers,  whose  receipted  in- 
voices they  produced.  They  also  put  in  a  cer- 
tificate of  origin  from  a  British  Consul  in  Switz- 
erland. For  the  Customs  it  was  maintained 
neither  the  Consul's  certificate  nor  the  invoices 
were  legal  proof. 

Sir  William  Treloar  said  that  according  to 
strict  law  he  must  make  an  order  of  forfeiture. 
He  did  not,  however,  see  that  there  was  any 
proof  of  the  goods  being  of  enemy  origin. 
What  more  could  these  unfortunate  people  do 
than  they  had  done?  He  regretted  he  had  to 
make  the  order  of  forfeiture  and  refused  an  ap- 
plication by  the  Customs  for  costs. 

The  first-named  defendant,  a  Roumanian,  is 
by  the  way,  serving  in  the  British  army.  In 
all  the  circumstances  he  is  entitled  to  some  sym- 
pathy, and  we  are  glad  to  note  Sir  Wm.  Tre- 
loar's  remarks.  There  is  no  more  suspicion  at- 
taching to  this  particular  purchase  in  Switzer- 
land than  to  any  other,  as  far  as  we  can  see. 
War  Loan  Items 

Since  my  report  last  month  regarding-  the 
splendid  contributions  made  by  the  employes  of 
"His  Master's  Voice"  Co.  to  the  great  war  loan, 
news  is  to  hand  that  Messrs.  J.  E.  Hough,  Ltd., 
also  offered  generous  facilities  to  their  staff. 
For  every  £5  invested  the  firm  put  up  5  shil- 
lings, which  means  that,  the  official  terms  con- 
sidered, each  £5  subscriber  actually  was  called 
upon  for  £4  10/  only! 

I  am  glad  to  record,  too,  that  the  recently 
incorporated  Columbia  Graphophone  Co.,  Ltd., 
has  offered  its  employes  excellent  advantages  in 
the  purchase  of  war  loan  by  instalments  repay- 
able over  two  years,  without  interest.  Where 
necessary,  the  company  willingly  advanced  to 
their  employe-applicants  reasonable  sums  of 
money  for  the  purpose  in  question  and  a  very 


considerable  total  was  reached.  It  was  the  finest 
possible  initial  step  for  a  newly  registered  con- 
cern, bespeaking  a  close  sympathy  with  the  in- 
terests of  the  country. 

Speaking  of  the  war  loan  reminds  me  that 
few  persons  realize  exactly  what  £700,000,000 
means.  Its  immensity  may  be  grasped  to  some 
extent  by  working  out  how  long  it  would  take 
to  count  such  a  sum  in  sovereigns.  Assuming 
it  possible  to  count  120  a  minute,  it  would  take 
a  person  working  twelve  hours  each  day  just 
twenty-two  years  and  three  months  to  accom- 
plish the  golden  task.  It  is  spent  more  quickly! 
Hard  Pressed— But  Not  Beaten! 

The  usual  Zonopho-ne  monthly  bulletin,  to 
hand,  comments  pithily  upon  present-day  condi- 
tions, as  follows: 

"Our  old  friend,  Demand,  is  beginning  to  look 
like  an  enemy.  He  has  got  us  up  against  the 
wall!  It's  well-nigh  impossible  to  satisfy  him, 
so  persistent  has  he  become.  We're  hard- 
pressed — very.  This,  in  spite  of  the  largest  fac- 
tory in  the  world  keeping  its  sleeves  rolled  up 
continuously,  night  and  day! 

"But  we're  by  no  means  beaten. 

"The  orders  for  February  Zonophones,  to- 
gether with  the  always  huge  call  for  catalog 
records,  are  overwhelmingly  large.  So  much  so, 
that  if  they  are  to  be  fulfilled — and  we  don't 
intend  to  disappoint  anyone — it  is  impossible  to 
issue  a  March  Supplement.  The  April  issue, 
which  will  be  ready  towards  the  end  of  March, 
will  be  styled  'March  and  April.' 

"It  may  be  interesting  here  to  remark  that 
the  output  of  Zonophone  records  during  war- 
time 1916  was  easily  the  largest  in  history.  Con- 
crete evidence,  indeed,  of  the  ever-growing 
clamor  for  the  'Quality'  record!" 

Where  They  Should  Write 

"Winner"  record  dealers  overseas  who  have 
not  received  a  copy  of  the  complete  catalog  of 
"Winner"  issues  to  date  should  apply  by  trade 
card  to  the  Winner  Record  Co.,  Ltd.,  Willow- 
brook  Grove,  Camberwell,  London,  S.  E. 
Records  of  "Blighty"  Songs 

There  is  a  regular  crop  of  "Blighty"  songs 
now  published  in  record  form.  So  far,  they  are 
good,  if  not  brilliant  examples  of  composition. 
But  the  thing  is,  like  "Tipperary,"  getting  over- 
done. Enough  is  as  good  as  a  feast,  especially 
in  this  matter. 

Pathe  Freres  Developments 

It  has  been  known  in  the  trade  for  some  time 
past  that  the  London  branch  of  this  great 
French  house  contemplated  a  complete  change 
of  policy  that  would  make  reliance  upon  impor- 
tation of  goods  from  France  a  thing  of  memory. 
Such  a  proposition  involves  a  good  deal  of  prep- 
aration, and  it  is  still  far  from  being  fait  ac- 
compli. But  to  that  end  a  big  development  has 
recently  taken  place,  and  upon  it  the  success 
of  the  future  plans  and  policy  of  the  company 
is  molded.  The  initial  step  is  the  .transference 
of  headquarters  from  Lambs  Conduit  street  to 
the  historical  building,  81  City  road,  London, 


E.  C.  When  I  am  out  to  write  the  history  of 
the  talking  machine  trade  it  must  of  necessity 
be  the  history  of  81  City  road,  where  has  been 
born,  married,  or  killed  more  record  ventures 
than  is  associated  with  any  other  address  in  the 
world.  But  that  by. the  way.  Plans  for  the 
extension  and  equipment  of  a  suitable  factory 
at  West  Drayton,  which  Messrs.  Pathe  have 
acquired,  are  well  under  way,  though  of  neces- 
sity, progress  cannot  be  rapid.  Here,  it  is  in- 
tended to  manufacture  as  far  as  may  be  possible, 
the  many  gramophone  lines  which  have  made 
famous  the  name  of  Pathe.  It  is  a  wise  step, 
and  we  surmise,  will  prove  very  advantageous 
to  the  trade  within  the  (peaceful)  future! 
Queen  Anne,  Micawber  and  Lloyd  George 

Those  having  knowledge  of  the  interior  Work- 
ings and  ways  of  government  offices  will  best 
appreciate  this  little  story  which  is  too  good 
to  pass  unrecorded  the  wide  world  over.  Sat 
a  gentleman  in  one  department,  with  three  piles 
of  documents  in  front  of  him.  Usually  it  is 
more,  but  this  genius  was  satisfied  with  only 
three.  The  first  he  labeled  Queen  Anne;  the 
second,  Micawber;  the  third,  Lloyd  George, 
meaning — dead  and  done  with,  waiting  for 
something  to  turn  up,  and  immediate  attention! 
A  Priceless  Catalog 

A  war  idea  in  catalogs  has  been  adopted  by 
Messrs.  W.  H.  Reynolds,  Ltd.,  45  City  road, 
London.  Owing  to  the  fluctuation  of  prices,  the 
firm  has  decided  to  omit  quotations  from  its  new 
complete  catalog.  Every  one  sent  out  will, 
however,  carry  an  inset  price  list  covering  the 
hundred-and-  one  articles  illustrated.  The  list  as 
revised  each  month  will  be  duly  dispatched  to 
possessors  of,  and  applicants  for,  the  firms  cat- 
alog. Gramophone  parts  and  accessories, 
motors,  tone  arms,  springs,  machines,  records, 
etc.,  all  find  a  place  in  the  list,  and  oversea 
traders  desirous  of  a  copy  must,  in  accordance 
with  the  new  regulations,  write  for  it.  Messrs. 
Reynolds  will  be  pleased  to  forward  a  copy 
upon  receipt  of  trade-card  request.  Quotations 
are  based  on  the  lowest  current  figure,  and  to 
post  orders  is  given  the  firm's  usual  prompt  and 
careful  attention. 

"Interesting  Issue  of  'The  Voice'" 

The  second  issue  of  "The  Voice"  is,  if  any- 
thing, more  interesting  than  its  predecessor.  It 
contains  many  valuable  tips  for  "His  Master's 
Voice"  dealers^  as  for  instance,  a  list  of  towns 
and  dates,  where  the  company's  artists  will  ap- 
pear; notes  of  interest  on  new  records;  infor- 
mative musical  news;  practical  hints  on  the  value 
of  local  advertising;  window  display  suggestions, 
and  many  other  good  selling  points.  As  "The 
Voice"  editorial  remarks,  a  knowledge  of  the 
care  expended  in  manufacturing  is  far  stronger 
selling  talk  than  the  mere  assurance  that  "this 
or  that"  is  the  very  best.  Accordingly,  under 
the  heading  of  "How  We  Maintain  Supremacy,"  . 
Mr.  Ricketts,  the  British  sales  manager,  deals 
with  the  exhibition  sound  box  and  interestingly 
(Continued  on  page  120) 
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Soundboxes 

IF  you  are  after  a  genuine  offer  of 
soundboxes,  you'll  do  well  to 
communicate  with  us  immediately. 
We  have  tens  of  thousands  of  perfect 
soundboxes,  fitted  with  the  best 
quality  mica.  Confidently  recom- 
mended for  cheaper  machines,  ab- 
solutely reliable  and  give  excellent 
reproduction.  Price  to  clear 
$50  per  gross,  F.  O.  B.  London. 

Orders  for  less  than  gross  lots  not  accepted 
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primes  the  dealer  with  the  whys  and  wherefores 
of  each  particular  part,  the  material  used,  its 
manufacture  and  its  relative  value  to  the  whole. 
After  perusal  of  this  article  the  conclusion  is 
brought  home  that  the  exhibition  sound  box  is 
in,  itself  an  instrument  requiring  a  scientific 
manufacturing  experience  second  only  to  that 
required  in  the  manufacture  of  other  parts  of 
"His  Master's  Voice"  gramophone.  Having  ab- 
sorbed the  knowledge  thus  imparted,  the  dealer 
is  undoubtedly  in  a  much  better  position  to  en- 
thuse a  prospective  customer  with  the  perfec- 
tion of  this  instrument  as  against  other  manu- 
factures. "Knowledge  is  Power"  to  the  sales- 
man, and  satisfying  to  the  customer. 

Booking  Big  Orders 

Following  upon  the  issue  of  their  big  budget 
list,  as  was  perhaps  to  be  expected,  the  Sound 
Recording  Co.,  Ltd.,  have  been  simply  inundated 
with  home  and  export  orders.  Large  consign- 
ments of  "Grammavox"  and  "Popular"  records 
are  going  to  British  Colonies,  America  and  other 
(for  the  present)  neutral  countries,  and  this  is 
not  unexpected  in  the  circumstances  of  the 
firm's  enterprising  efforts  to  provide  the  right 
stuff  at  the  right  price  based  on  consumers' 
requirements.  "Full  steam  ahead"  is  ever  the 
company's  motto,  notwithstanding  submarines 
and  innumerable  other  difficulties  of  manufac- 
ture and  dispatch  not  unconnected  with  short- 
age of  labor  and  materials.  Lists,  catalogs  and 
close  prices  for  the  asking  at  19  Swallow  street, 
Piccadilly,  London,  W. 

Teaching  by  Gramophone 

Some  possibilities  of  the  gramophone  as  a 
teacher  of  foreign  languages  was  demonstrated 
at  the  Belfast  Royal  Institution  recently  by 
Daniel  Jones,  when  lecturing  on  the  "science 
of  speech."  Two  records  gave  a  very  clear 
pronunciation  of  the  cardinal  vowels,  and  the 
lecturer  said  he  believed  that  the  gramophone 
in  time  to  come  would  become  an  efficient  teach- 
er of  foreign  languages. 

The  apparatus,  be  it  known,  was  loaned  by 
our  old  friend,  Thos.  Edens  Osborne. 

Concentrate  on  Records 

With  their  latest  supplement  of  fine  records, 
the  "His  Master's  Voice"  Co.  have  sent  to  deal- 
ers the  following  inspiration: 

"The  giants  of  the  race  are  men  of  concen- 
tration— men  who  have  struck  sledge-hammer 
blows  in  one  place  until  they  have  accomplished 
their  purpose.  Concentrate  on  the  record 
trade,  keep  it  fresh  in  the  minds  of  your  cus- 
tomers by  means  of  the  new  issues,  whether  Spe- 
cials or  Monthly  Supplementary.  The  amount  of 
your  record  trade  will  be  in  ratio  to  the  energy 
and  persistency  you  expend.  We  offer  you  the 
March  Supplementary  list  in  full  confidence— 


we  know  each  record  is  a  Seller."    That's  the 
kind  of  argument  that  gets  there  all  the  time! 
"Zig-Zag"  for  Columbia 

Revues  may  come  and  revues  may  go,  but 
judging  by  the  reception  accorded  to  the  new 
Hippodrome  production,  "Zig-Zag,"  the  end  of 
the  revue  as  an  attracting  power  is  a  long  way 
out.  No  revue  has  ever  received  such  a  unani- 
mous chorus  of  praise  on  all  its  component 
parts — music,  spectacular  display,  comedy  and 
novelty.    It  is  a  de  Courville  triumph. 

Unusual  expectation  exists  for  the  records  of 
this  brilliant  show,  and  it  gives  us  pleasure  to 
announce  that  these  have  been  issued  by  Colum- 
bia, which  company  has  secured  the  exclusive 
rights,  by  kind  permission  of  Albert  de  Cour- 
ville. The  series  include  records  by  Shirley 
Kellogg,  George  Robey,  Daphne  Pollard,  Cicely 
Debenham,  Bertram  Wallis  and  the  Hippodrome 
Joy  Babies. 

The  Columbia  record  of  the  real  "Blighty" 
song  ("Take  me  Back  to  Dear  Old  Blighty") 
is,  we  understand,  mounting  well  up  into  five 
figures  in  sales.  It  is  sung  by  the  inimitable 
Unity  Quartet. 

Remarkable  Record  of  "The  Palms" 

Unquestionably,  the  notable  record  of  the 
month  will  be  the  timely  issue  of  "The  Palms" 
— that  wonderful  sacred  song  of  Faure's — by 
Madame  Clara  Butt  and  chorus.  As  if  that 
combination  were  not  generous  enough,  there 
is  an  accompaniment  by  the  Regimental  Band 
of  the  Grenadier  Guards,  under  Dr.  Williams. 
We  are  accustomed  to  great  achievements 
from  the  house  of  Columbia,  and  this,  must  rank 
among  their  greatest.  The  record  is  a  note- 
worthy addition  to  the  Clara  Butt  repertoire. 

Barrientos  introduced  on  Columbia  last 
month  as  the  world's  supreme  coloratura  so- 
prano in  the  Mad  Scene  from  "Lucia,"  gives 
this  month  another  air  from  that  opera,  the 
Cavatina,  "Regnava  nel  silenzo."  It  is  a  remark- 
able piece  of  soprano  recording,  displaying  to 
the  full  her  superlative  vocal  equipment. 

The  famous  Grieg  Symphonic  Dance  (No.  2) 
and  the  Mozart  Minuet  in  D,  are  two  dance 
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movements  in  genial  vein  on  Columbia  this 
month  that  reveal  Sir  Thomasi  Beecham  and 
the  Beecham  Symphony  Orchestra  in  one  of 
their  most  attractive  moods. 

Music  Trade  Convention  in  London 
Notwithstanding,  or  rather  because  of,  the 
many  wartime  difficulties  which  beset  the 
British  music  industry,  the  usual  annual  con- 
vention has  been  decided  upon.  London  is  this 
time  the  venue;  the  date — yet  to  be  definitely 
fixed — towards  the  end  of  June.  It  is  consid- 
ered advisable  this  year  to  abandon  all  social 
functions,  that  is,  officially,  for  no  doubt  Pro- 
vincial visitors,  will  individually  arrange  their 
own  plans  in  this  direction.  The  music  trade 
convention  proceedings  will  carry  over  but  two 
days,  in  view  of  present  circumstances.  This 
decision  has  been  arrived  at  after  full  discus- 
sion, but  we  venture  to  suggest  that  two  days 
seems  scarcely  sufficient  in  which  to  arrive  at 
a  settled  plan  of  campaign  in  view  of  the  many 
important  matters  to  be  discussed. 

Registered 

The  Columbia  Graphophone  Co.  general,  has 
now  been  registered  under  the  British  Co.  Law 
as  the  Columbia  Graphophone  Co.,  Ltd.,  with 
a  capital  of  £200,000  in  £1  shares.  We  are  glad 
of  this  for  more  reasons  than  one;  principally 
on  the  ground  that  its  British  interests  are 
thereby  determined  for  the  benefit  of  those 
who  find  enjoyment,  if  nothing  else,  in  making 
unpleasant  disparagement  of  neutrals'  commer- 
cial developments  in  this  country. 


BISPHAM  TO  RECORD  FOR  PATHE 

Famous  American  Baritone  Arranges  to  Record 
Exclusively  for  Pathe  Freres  Phonograph  Co. 


The  Pathe  Freres  Phonograph  Co.,  Brooklyn, 
N.  Y.,  announced  this  week  the  addition  to  its 
staff  of  recording  artists  of  David  Bispham,  the 
famous  American  baritone.  Mr.  Bispham  will 
record  exclusively  for  the  Pathe  library,  and 
his  first  record  is  in  the  May  supplement. 

David  Bispham  is  one  of  the  leading  figures  in 
the  American  musical  world.  For  fifteen  years 
he  stood  alone  as  the  one  American  baritone 
who  had  sung  in  opera  with  the  Metropolitan 


Opera  Co.  of  New  York,  and  in  Covent  Garden, 
London.  For  some  time  past  he  has  devoted 
himself  to  the  concert  stage,  and  has  given  suc- 
cessful song  recitals  in  practically  every  large 
city  in  the  United  States.  His  addition  to  the 
Pathe  recording  staff  is  a  matter  of  keen  inter- 
est to  every  Pathe  dealer. 
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Strictly  hand  made  of  thoroughly  seasoned  native  Hawaiian  Koa, 
superior  to  any  other  wood  in  tone  quality. 

Exclusive  agencies  granted  for  Hanalei  Ukuleles — write  for  terms. 
Illustrated  circulars  and  wholesale  price  list  on  request. 

SHERMAN,  CLAY  &  CO. 

Sole  Distributers 
163  Kearny  Street  San  Francisco 


BUY  YOUR 

SAPPHIRE  NEEDLES 

WHILE  PRICES  ARE  LOW 

Prices  are  advancing  rapidly  on  jewel 
points,  so  stock  up  today.  We  have 
a  tremendous  stock  of  needles  at  low 
prices,  and  can  guarantee  immediate 
delivery. 

Supertone  supplies  are  made  right  and 
are  the  ideal  needles  for  securing  good 
music. 

Don't  delay  but  write  today  (or  prices 

Supertone  Talking  Machine  Co. 


8  West  20th  Street 


NEW  YORK 


Chicago.  Ill 

WlLLI*M8»»ORT 
Gqs«6n  Inc. 


^Villiam^otiPa. 
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If s  not  only  the  great  names  in  the 
Columbia  record  list— if  s  the  uniform  high 
average  of  every  record  in  it  that  spells 
Columbia  with  a  big  "C". 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolvvorth  Building,  New  York 


TALKING  MACHINE  MEN,  INC.,  MEET 

Nominating  Committee  Appointed — Member- 
ship Fee  Raised  to  Ten  Dollars— Wm.  A.  Wil- 
son Talks  on  Educational  Advantages  of  the 
Grafonola — Social  Affair  Next  Month 


The  regular  monthly  meeting  of  the  Talking 
Machine  Men,  Inc.,  was  held  on  Wednesday, 
March  21,  at  Keen's  Chop  House,  70  West 
Thirty-sixth  street.  As  this  was  the  last  regular 
meeting  of  the  association's  fiscal  year  it  brought 
out  an  unusually  large  and  enthusiastic  at- 
tendance. 

President  Hunt  opened  the  meeting  with  the 
statement  that  owing  to  the  presence  as  guest 
of  the  organization  of  William  A.  Wilson,  of  the 
Educational  Department  of  the  Columbia 
Graphophone  Co.,  who  addressed  the  gathering, 
the  usual  formalities  would  be  dispensed  with. 

Mr.  Wilson,  who  had  provided  himself  with 
a  Columbia  Grafonola  and  a  blackboard  for  the 
purpose  of  demonstrating  his.  talk,  gave  one  of 
the  most  enlightening  addresses  it  has  been  the 
pleasure  of  the  talking  machine  men  to  hear 
during  the  past  year.  He  dwelt  mostly  upon 
the  efforts  the  Columbia  Graphophone  Co.  were 
using  to  make  music  a  factor  in  the  public 
schools  and  colleges  of  the  country  and  in- 
cidently  to  bring  more  business  to  the  dealers 
who  take  advantage  of  the  opportunities  in  that 
field. 

One  of  the  particular  points  of  interest  in  Mr. 
Wilson's  address  was  the  use  that  can  be  made 
of  talking  machines  in  teaching  penmanship,  a 
point  which  was  entirely  new  to  most  of  his 
hearers.  Placing  a  record  upon  a  machine  he 
demonstrated  the  value  of  music  in  its  relation 
tc  the  alphabet  for  children  who  are  past  the 
primary  stage.  The  ease  with  which  this  can  be 
accomplished  when  the  selections  are  chosen 
with  a  view  to  the  proper  rhythm  for  the  dif- 
ferent words  is  surprising,  and  the  pleasure  this 
method  has  for  children  cannot  be  overlooked. 

"Music  Moods,"  the  booklet  which  the  Colum- 


bia Co.  issues  with  a  view  to  showing  the  dif- 
ferent moods  of  records,  and  cards  with  the 
descriptive  moods  of  individual  records,  were 
described  and  passed  around,  and  their  use  in 
conjunction  with  school  work  was  covered. 

Mr.  Wilson  also  made  the  point  that  excellent 
results  are  obtained  with  the  use  of  talking  ma- 
chines in  both  military  and  physical  training  and 
told  of  the  splendid  results  to  be  obtained 
with  a  little  salesmanship  on  the  part  of  the 
dealer.  At  the  close  of  his  address  Mr.  Wilson 
was  given  a  rising  vote  of  thanks  and  was 
roundly  applauded  for  his  excellent  address. 

Max  Landay  was  appointed  chairman  of  both 
the  membership  and  the  entertainment  com- 
mittees and  to  show  he  was  thorough  in  his 
efforts  he  immediately  stated  he  would  not  keep 
the  position  throughout  the  coming  year  if  he 
did  not  immediately  add  100  members  to  the 
organization  before  the  next  election,  which 
takes  place  at  the  April  meeting. 

A  nomination  committte  was  appointed  for 
the  selection  of  nominees  for  officers  for  the 


coming  year,  selections  to  be  made  in  confer- 
ences in  the  near  future. 

A  report  by  Chairman  Landay  of  the  enter- 
tainment committee  was  then  heard  on  the  pro- 
gram for  the  annual  dinner,  and  at  the  chair- 
man's suggestion  it  was  voted  that  this  year's 
affair  should  include  a  dance.  The  selection  of 
Thursday,  April  17,  and  the  McAlpin  Hotel  was 
quickly  decided  without  discussion  as  the  place 
of  this  year's  gathering. 

It  was  voted  that  the  constitution  of  the  or- 
ganization should  be  changed  to  provide  for  a 
raise  in  dues,  which  was  done,  making  the 
membership  fee  $10  a  year  instead  of  the 
present  $3. 

A  committee  was  appointed  to  draw  up  new 
bylaws  and  constitution,  as  many  members 
thought  in  the  future  the  constitution  should  not 
be  changed  without  a  notice  being  sent  to  every 
member,  and  for  the  purpose  of  allowing  the 
nominees  for  office  to  be  taken  from  wider  ter- 
ritory. This  committee  will  probably  report  at 
the  next  meeting. 


WHOLESALE  SALESMEN'S  CONTEST 


Winners  in  Contest  Inaugurated  by  Columbia 
Co.  Have  Been  Just  Announced — Gold  Watch 
Chains  for  Ten  Salesmen 


The  Columbia  Graphophone  Co.,  New  York, 
announced  last  week  the  winners  in  a  whole- 
sale salesmen's  contest  which  commenced  on 
February  10  and  closed  on  March  10. 

This  contest  was  under  the  auspices  of  the 
trade  promotion  department,  and  according  to 
the  letter  which  was  sent  out  to  the  various 
Columbia  wholesale  establishments,  the  pur- 
pose of  the  salesmen's  contest  was  set  forth  as 
follows : 

"The  successful  salesman  usually  presents 
forcefully  some  particular  part  or  distinctive  fea- 
ture of  the  article  he  is  selling  which,  in  his 
experience,  he  has  found  highly  effective  and 
appealing  to  the  dealer  with  whom  he  is  ne- 


gotiating. Such  'stunts'  are  being  put  into  ac- 
tion daily  all  along  the  line  by  our  wide-awake 
men.  It  is  the  purpose  of  this  contest  for 
each  wholesale  salesman  to  submit  in  writ- 
ing a  brief  digest  of  the  three  best  such  'stunts' 
which  he  has  successfully  used  in  his  work. 
All  of  the  suggestions  so  submitted  will  be 
considered  carefully  by  competent  judges." 

After  giving  careful  consideration  to  the  hun- 
dreds of  suggestions  received  the  judges  an- 
nounced the  following  winners,  each  one  of 
whom  received  a  solid  gold  watch  chain:  L.  C. 
Ackley,  Los  Angeles;  F.  B.  Cook,  Chicago; 
John  A.  Johnson,  New  York;  J.  P.  J.  Kelly, 
Pittsburgh;  T.  N.  Mason,  Boston;  P.  W.  Peck, 
Baltimore;  B.  G.  Powell,  Atlanta;  R.  R.  Spar- 
row, Atlanta;  A.  Thallmayer,  Philadelphia;  E. 
O.  Zerkle,  Chicago. 


Hold  concerts  to  display  your  line  of  talking 
machines  and  records.    Many  who  listen  buy. 


John  M.  Dean  Corporation 


Putnam,  Conn. 


Manufacturers  of 


Talking  Machine 

NEEDLES 


Dean  Service  covers  every 
essential  need  in  talking 
machine  needles.  Needles 
furnished  in  bulk  or  in 
special  packages.  Quality 
needles  only. 
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LATEST  PATENTS  RELATING  TO  TALKING 
MACHINES  AND  RECORDS 


Washington,  D.  C,  April  6. — Talking  Machine. 
— Charles  F.  A.  Sturts,-San  Francisco,  Cal.  Pat- 
ent No.  1,196,899. 

One  object  of  the  invention  is  to  provide  such 
a  machine  which  will  produce  a  fuller  and  bet- 
ter tone,  and  in  which  the  scraping,  metallic, 
and  discordant  sounds  heretofore  always  por- 
duced  by  talking  machines  are  practically  elim- 
inated, and  in  which  the  sound  waves  produced 
by  the  diaphragm  will  not  be  checked  or  dam- 
pened in  any  way,  but  will  be  sustained,  thus 
reproducing  the  original  sounds  with  great  ac- 
curacy. 

A  further  object  is  to  provide  such  a  ma- 
chine in  which  the  disc  can  be  rotated  at  a 
substantially  constant  speed,  by  electricity,  and 
in  which  therefore  rewinding  is  not  required. 

In  the  accompanying  drawing,  Fig.  1   is  a 


broken  vertical  section  of  a  cabinet,  showing 
in  side  elevation,  improved  talking  machine 
therein;  Fig.  2  is  a  broken  horizontal  section 
of  the  cabinet  above  the  disc  carrier;  Fig.  3  is 
a  broken  bottom  plan  view  of  the  table  of  the 
cabinet;  Fig.  4  is  a  section  thereof  on  the  line 
4 — 4  of  Fig.  3;  Fig.  S  is  an  enlarged  cross- 
section  of  a  shaft;  Fig.  6  is  an  enlarged  vertical 
section  of  a  bearing;  Fig.  7  is  an  enlarged  side 
view  of  the  sound  box;  Fig.  8  is  a  transverse 
section  of  the  same  in  a  different  position, 
showing  also  a  section  of  the  end  of  the  sound- 
conveying  tube;  Fig.  9  is  a  plan  view,  and  Fig. 
10  an  end  view  of  means  for  connecting  the 
sound  box  and  the  conveying  tube. 

Phonograph. — Edgar  J.  Griswold,  New  York. 
Patent  No.  1,211,573. 

This  invention  relates  to  improvements  in 
phonographs,  and  seeks  to  provide  a  novel  and 
efficient  shock  absorber 
to  relieve  the  weight  of 
the  horn,  tone  arm  and 
sound  box  of  a  phono- 
graph when  the  same  are 
lowered  into  operative 
position  with  respect  to  a 
sound  record. 

Referring  to  the  ac- 
companying drawings  in 
which  the  invention  is 
illustrated,  Figure  1  is  a 
side  elevation  partly  in 
section  of  a  phonograph  structure  embodying 
the  invention;  Fig.  2  is  a  side  elevation  of  the 
shock  absorber;  Fig.  3  is  a  plan  view  thereof; 
Fig.  4  is  a  perspective  view  of  the  shock  ab- 
sorber in  modified  form. 

Talking  Machine. — Eldridge  R.  Johnson,  Merion, 
and  John  C.  English,  Philadelphia,  Pa.,  assignors 
to  the  Victor  Talking  Machine  Co.,  Camden,  N. 
J.    Patent  No.  1,217,869. 

Among  the  principal  objects  of  this  invention 
are  to  provide  a  talking  machine  having  ampli- 
fying means  of  relatively  great  size,  and  a  long, 
preferably  tapering,  sound-conveyer  interposed 
between  the  amplifying  means  proper  and  the 
sound-reproducing  means;  to  provide  a  talking 
machine  of  this  character  comprising  a  hollow, 
preferably  tapering,  separable  sound-conveyer 
having  a  minimum  number  of  joints;  to  provide 
a  talking  machine  comprising  a  plurality  of  sep- 
arate chambers,  respectively  housing  the  actuat- 
ing mechanism,  the  major  portion  of  the  sound- 
conveying  means,  and  the  amplifying  means;  to 
provide  a  talking  machine  having  sound  wave 
deflecting  means  whereby  the  sound  waves  will 


be  amplified  and  their  tonal  qualities  improved 
as  they  issue  from  the  talking  machine;  and  to 
provide  a  talking  machine  having  relatively 
large,  vertically  opening  amplifying  means  and 
a  sounding-board,  or  sound-wave  deflecting 
means,  so  disposed  with  relation  to  the  mouth 
of  said  amplifying  means  as  to  deflect  the  sound 
waves  issuing  therefrom  toward  the  front  part 
of  the  talking  machine. 

Further  objects  of  the  invention  are  to  pro- 
vide a  talking  machine  of  relatively  large  size 
having  a  cabinet  which  may  be  readily  taken 
apart  by  a  person  unfamiliar  with  talking  ma- 
chines and  without  disturbing  or  disarranging 
any  of  the  operative  parts  of  the  device,  for  the 
purpose  of  more  readily  moving  or  transport- 
ing the  machine,  and  especially  for  the  purpose 
of  permitting  the  machine  to  be  readily  passed 
through  a  door  of  ordinary  width;  and  to  pro- 
vide a  talking  machine  having  a  cabinet  so  con- 
structed as  to  afford  a  maximum  storage  space 
for  records  and  other  accessories  and  which 
shall  be  of  a  pleasing  and  attractive  appearance. 
Fig.  2  is  a  top  plan  view  thereof,  certain  por- 
tions being  broken  away  for  the  sake  of  clear- 
ness; Fig.  3  is  a  transverse,  vertical  section 
thereof,  taken  on  line  3 — 3  in  Fig.  2,  looking  in 


the  direction  of  the  arrows,  certain  portions 
being  shown  in  elevation  for  the  sake  of  clear- 
ness; and  Fig.  4  is  a  fragmentary,  transverse, 
horizontal  section  taken  on  line  4 — 4  in  Fig.  3, 
looking  in  the  direction  of  the  arrows. 

Talking  Machine  Attachment. — Eugene  F. 
McDonald,  Jr.,  Chicago,  111.  Patent  No. 
1,217,794. 

The  attachment  of  this  invention  is  designed 
to  act  as  an  adjustable  stop  member  for  limiting 
the  outward  throw  of  the  tone  arm  of  a  talking 
machine,  and  for  imparting  a  slight  inward 
thrust  thereto  sufficient,  when  the  disc  record  is 
in  position  and  rotating,  to  throw  the  needle 
into  engagement  with  the  beginning  of  the  rec- 
ord line. 

In  the  operation  of  talking  machines,  difficulty 
and  inconvenience  is  often  experienced  in  set- 
ting the  instrument  in  operation,  which  is  due, 
on  the  one  hand,  to  the  tendency  of  the  needle 
to  fall  down  outside  of  the  record  and  grind 
against  the  edge  thereof  before  it  is  finally 
positioned  on  the  surface  of  the  disc;  and  when 
properly  positioned  on  the  surface,  it  often  be- 
comes necessary  to  manually  move  the  needle 
inwardly  in  order  to  bring  it  into  engagement 
with  the  beginning  of  the  record  line. 

The  present  invention  provides  an  adjustable 
stop  for  limiting  the  outward  swing  of  the  tone 
arm,  which  is  made  adjustable  in  order  to  ac- 
commodate the  device  to  records  of  different 
diameters.  The  device,  furthermore,  embodies 
a  spring-pressed  member  for  inwardly  thrusting 
the  arm  when  the  needle  is  positioned  on  the 


surface  of  the  record,  but  with  such  a  slight 
spring  action  that  no  transverse  movement 
across  the  record  will  be  occasioned  until  the 
record  is  rotated,  the  weight  of  the  needle  rest- 
ing on  a  stationary  record  being  sufficient  to 
prevent  movement  under  the  impetus  of  the 
spring. 

Fig.  1  is  a  perspective  view  of  the  tone  arm, 
turntable,  and  associated  parts  of  a  Victor  talk- 
ing machine,  shown  by  way  of  illustration,  to- 


gether with  the  device  of  the  present  invention. 
Fig.  2  is  a  side  view  partly  in  section  of  the 
device  adjusted  for  use  in  connection  with  a 
ten-inch  record  and  in  its  inwardly  projected 
position.  Fig.  3  is  a  similar  view  showing  the 
device  adjustable  for  a  twelve-inch  record  and 
in  its  outwardly  projected  position.  Fig.  4  is 
a  section  taken  on  line  4 — 4  of  Fig.2,  looking  in 
the  direction  of  the  arrow.  Fig.  5  is  a  sectional 
view  taken  on  the  line  5 — 5  of  Fig.  3,  looking 
in  the  direction  of  the  arrow.  Fig.  6  is  a  slight 
modification  with  additional  stop  devices  pro- 
vided for  use  in  connection  with  the  smaller 
size  records.  Fig.  7  is  a  perspective  view  simi- 
lar to  Fig.  1,  showing  a  modified  form  of  mount- 
ing for  the  device,  and  Fig.  8  is  a  modification 
of  the  device  of  Fig.  1. 

Phonograph.— Roy  A.  Dunbar,  Evans  City,  Pa. 
Patent  No.  1,217,723. 

This  invention  relates  to  phonographs  and  has 
for  its  object  to  provide  a  machine  of  such  type 
whereby  its  solid  arm  is  employed  for  transfer- 
ing  vibration  from  the  needle  to  an  element  con- 
nected with  the  reproducer  disc  for  the  purpose 
of  vibrating  the  latter  to  create  sound  waves. 

Figure  1  is  a  side  elevation,  broken  away,  of 
a  phonograph  in  accordance  with  this  invention. 
Fig.  2  is  a  detail  illustrating  the  needle.    Fig.  3 


is  a  sectional  elevation  illustrating  an  element  of 
the  machine.  Fig.  4  is  a  detail  of  a  transferring 
arm  joint. 

Repeating  Attachment  for  Sound  Reproduc- 
ing Instruments. — Eskil  H.  Josephson,  Chicago, 
111.    Patent  No.  1,218,408. 

This  invention  relates  to  improvement  in 
sound  reproducing  instruments,  and  has  for  its 
object  the  provision  of  an  improved  repeating 
attachment  therefor,  which  is  of  simple  con- 
struction and  efficient  in  use. 

Figure  1  is  a  top  plan  view  of  an  instrument 
equipped  with  an  attachment  embodying  this 
invention;    Fig.    2,    a    vertical    section  taken 


through  the  upper  portion  of  said  instrument; 
Fig  3,  a  section  taken  on  line  3—3  of  Fig.  2; 
Fig  4,  a  section  taken  on  line  4 — 4  of  Fig.  2,  and 
Fig.  5,  a  section  taken  on  line  5 — 5  of  Fig.  2. 

Talking  Machine. — John  C.  English,  Camden, 
N.  J.,  assignor  to  the  Victor  Talking  Machine 
Co.,  same  place.    Patent  No.  1,219,275. 

The  main  objects  of  this  invention  are  to  pro- 
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vide  a  compact,  efficient  and  improved  talking 
machine  comprising  an  inclosing  casing  having 
a  cover  adjustably  arranged  to  deflect  sound 
waves  from  the  machine  and  having  sound  am- 
plifying means  arranged  within  the  casing  and 
opening  to  deliver  improved  sound  waves  up- 
wardly toward  the  cover. 

In  the  accompanying  drawings,  Figure  1  is  a 
fragmentary  side  elevation,  partly  in  vertical 
longitudinal  section  of  a  talking  machine  con- 
structed in  accordance  with  this  invention;  and 


Fig.  2  is  a  transverse  section  on  line  2 — 2  of 
Fig.  1,  looking  in  the  direction  of  the  arrows. 

Talking  Machine. — Mark  Jay  Samuels,  New 
York.    Patent  No.  1,219,164. 

This  invention  relates  to  talking  machines  of 
the  disc  type.  For  the  purpose  of  improving 
the  appearance  of  machines  of  this  type,  it  has 
become  popular  to  dispense  with  the  sound 
amplifying  horn  and  to  use  a  wooden  sounding 
board,  or  sound  box,  situated  in  the  support  as 
a  substitute  for  the  horn.  The  results  obtained 
by  this  substitution  have  been  satisfactory  to  a 
certain  degree,  but  great  difficulty  is  encountered 
in  producing  a  number  of  instruments  which  will 
give  exactly  the  same  tone  quality,  since  it  is 
practically  impossible  to  obtain  two  pieces  of 
wood  for  use  as  a.  sounding  board,  or  sound  box, 
which  are  exactly  the  same. 

To  obviate  this  difficulty,  this  invention  con- 
templates the  use  of  an  entirely  metallic  sound 
amplfying  device  which  takes  the  place  of  the 
horn  heretofore  used  and  of  the  sounding  board, 
or  sound  box,  now  commonly  in  use,  and  serves 
also  as  a  support  for  all  of  the  remaining  parts 
of  the  phonograph. 

It  is  also  an  object  of  this  invention  to  pro- 
vide a  sound  amplifying  device  which  shall  be 
composed  entirely  of  metal,  and  in  which  there 
shall  be  no  soldered  joints,  since  soldered  joints 
interfere  considerably  with  the  tone  reproduc- 
tion. 

Another  object  of  this  invention  is  to  provide 
improved  means,  preferably  supported  by  the 
sound  amplifying  device  for  driving  the  record 
supporting  disc.  This  means  consists  essentially 
of  a  friction  driving  wheel,  the  periphery  of 
which  is  adapted  to  contact  with  the  lower  sur- 
face of  the  record  supporting  disc  and  thus  im- 
part rotary  motion  thereto.  The  advantages 
of  such  a  driving  means  are  that  the  speed  of 
the  record  supporting  disc  is  rendered  more  con- 
stant, and  also  that  the  manufacture  of  a  fric- 
tion driving  wheel  is  less  expensive  than  the 
manufacture  of  the  tooth  gear  now  commonly 
used. 

Another  object  of  this  invention  is  the  pro- 
vision of  an  arm  for  supporting  the  sound  re- 
producing device,  which  arm  is  made  of  some 
material  other  than  metal,  such,  for  instance,  as 


hard  rubber,  whereby  a  loose  ball  and  socket 
connection  between  two  metallic  surfaces  is  dis- 
pensed with,  thus  improving  the  tone  quality. 

Another  object  of  the  invention  is  the  provi- 
sion of  means  for  automatically  raising  the 
sound  reproducer  from  the  record  on  the  record 
supporting  disc  when  the  effective  part  of  the 
record  has  been  traversed  by  the  sound  producer. 

In  the  drawings,  Figure  1  is  a  plan  view  of 


the  improved  phonograph;  Fig.  2  is  a  front  ele- 
vation thereof;  Fig.  3  is  a  bottom  plan  view  with 
a  portion  of  the  sound  amplifying  device  re- 
moved; Fig.  4  is  a  rear  elevation,  partly  in  sec- 
tion, showing  the  ball  and  socket  connection 
between  the  sound  amplifying  device  and  the 
arm  for  supporting  the  sound  reproducer;  Fig. 
5  is  a  longitudinal  sectional  view  showing  par- 
ticularly the  spring  motor;  and  Fig.  6  is  a  ver- 
tical sectional  view. 

Repeater  for  Talking  Machines. — John  Para, 
Elizabeth,  N.  J.     Patent  No.  1,219,144. 

Among  the  principal  objects  which  the  pres- 
ent invention  has  in  view  are:  to  automatically 
replace  the  recording  needle  used  in  talking  ma- 
chines at  the  beginning  of  a  record  groove  of 
a  record  disc;  to  automatically  control  the  num- 
ber of  repetitions  and  the  operation  of  the 
mechanism  effecting  the  same;  to  set  the  mech- 
anism to  a  point  where  it  is  intended  that  the 
repetition  should  be  inaugurated;  and  to  avoid 
discordant,  harsh,  or  violent  sounds  when  dis- 
engaging the  needle  from  and  when  engaging 
it  with  the  record  disc. 

Figure  1  is  a  top  plan  view  of  a  repeater  of 
the  character  mentioned  constructed  and  ar- 
ranged in  accordance  with  the  present  inven- 
tion, the  rotary  table  for  supporting  the  rec- 
ord disc  being  removed,  and  showing  the  parts 
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in  their  normal  or  inactive  position;  Fig.  2  is 
a  similar  view  showing  the  parts  actively  dis- 
posed; Fig.  3  is  a  side  view  of  said  mechanism, 
and  showing  in  conjunction  therewith,  fragments 
of  the  tone  arm,  machine  top,  and  record  table, 
the  same  being  shown  on  an  enlarged  scale;  Fig. 
4  is  a  section  taken  as  on  the  line  4 — 4  in  Fig. 
3;  Fig.  5  is  a  side  view  of  a  fragment  of  a 
resonating  horn  and  an  elevating  table  connected 
therewith  for  operating  the  needle-lifting  mech- 
anism; Fig.  6  is  a  longitudinal  section  on  an 
enlarged  scale,  the  section  being  taken  as  on 
the  line  6 — 6  in  Fig.  1;  Fig.  7  is  a  vertical  sec- 
tion taken  as  on  the  line  7 — 7  in  Fig.  6;  Fig.  8 
is  a  horizontal  section  of  the  brake  mechanism 
with  which  the  talking  machine  is  provided,  the 
section  being  taken  as  on  the  line  8—8  in  Fig. 
9;  Fig.  9  is  a  vertical  section  taken  as  on  the 
line  9 — 9  in  Fig.  8;  Fig.  10  is  a  vertical  section 
taken  as  on  the  line  10 — 10  in  Fig.  8;  Fig.  11 
is  a  top  plan  view  of  a  talking  machine  of  con- 
ventional type  having  attached  thereto  a  modi- 
fied form  of  the  lifting  mechanism;  Fig.  12  is 
a  side  view  of  the  same. 

Sound  Recording  and  Reproducing  Machine. — 
Horace  H.  Brown,  New  York,  assignor  of  one- 
half  to  Gottfried  Piel,  same  place.  Patent  No. 
1.218,625. 

This  invention  relates  to  sound  recording  and 
reproducing  machines  and  has  for  its  object  the 
devising  of  an  attachment  for  use  with  ma- 
chines of  the  disc-record  type  commonly  in  use 
whereby  the  machine  may  be  used  both  for  re- 
cording and  reproducing  records,  it  being  nec- 
essary to  first  remove  the  sound  box  usually 
employed  to  permit  the  application  of  the  at- 
tachment. 

Referring  to  the  accompanying  drawings:  Fig- 
ure 1  is  a  plan  view  of  a  phonograph  with  the 
attachment  applied  and  set  for  reproducing;  Fig. 
.2  is  a  side  elevation  of  the  complete  machine 
showing  the  styli  positioned  as  in  Fig.  1,  and 
the  box  of  the  machine  broken  away;  Fig.  3  is 
a  side  elevational  view  of  the  attachment,  show- 
ing a  friction  drive  in  sectional  view,  and  show- 
ing other  parts  broken  away;  Fig.  4  is  a  side 


view  of  the  mechanism  for  moving  the  styli  to- 
ward the  center  of  the  record  disc,  parts  being 
shown  broken  away;  Fig.  5  is  a  plan  view  of 
the  sound  box  and  coupling  elbow  with  parts 
broken  away,  and  the  recorder  stylus  turned  to 
inoperative  position;  Fig.  6  is  a  plan  view  sim- 
ilar to  Fig.  5  shown  partly  in  section;  Fig.  7  is 
a  side  elevation  partly  in  section  and  partly 
broken  away  of  the  parts  shown  in  Fig.  6,  with 


the  reproducing  stylus  in  contact  with  the  rec- 
ord-disc; Fig.  8  is  a  side  elevation  similar  to 
Fig.  7  showing  the  recording  stylus  in  contact 
with  the  record-disc,  and  Fig.  9  is  a  plan  view, 
partly  in  section,  of  the  parts  in  the  positions 
shown  in  Fig.  8. 

Other  patents  received  at  this  office,  but  not 
described  or  illustrated  in  these  columns,  include 
the  following:  Multiple  Disc  Record  for  Phono- 
graphs.— Neil  P>.  Wolcott,  Washington,  D.  C, 
Patent  No.  1,213,990.  Tone  Purifier  for  Talk- 
ing Machines. — Charles  P.  Marshall,  Watertown, 
N.  Y.,  Patent  No.  1,214,050.  Talking  Machine. 
— Clinton  E.  Woods,  Bridgeport,  Conn.,  Patent 
No.  1,214,106.  Phonograph  Turn-Table.— John 
P.  Leach,  Chicago,  111.,  Patent  No.  1,214,191. 
Talking  Machine. — Harry  W.  Hess,  New  York, 
Patent  No.  1,214,304.  Repeater  Attachment  for 
Phonographs. — George  L.  Minns,  Cleveland,  O., 
Patent  No.  1,214,352.  Needle  Attachment— 
Porter  H.  Adams,  BrOokline,  Mass.,  Patent  No. 
1,215,328.  Phonograph.— Clinton  B.  Repp, 
Plainfield,  N.  J.,  Patent  No.  1,215,410.  Vibra- 
tion Governing  Device  for  Sound  Reproducing 
Machine.— Wm.  J.  Tanner,  Bridgeport,  Conn., 
Patent  No.  1,215,744.  Annotator  for  Commer- 
cial Phonographs. — Martha  L.  Hunter  and  Al- 
bert B.  Church,  San  Francisco,  Cal.,  Patent  No. 
1,216,232.  Multiple  Horn  Phonograph. — Julius 
Roever,  New  York,  Patent  No.  1,216,500.  Di- 
vided Horn  Phonograph. — Julius  Roever,  New 
York,  Patent  No.  1,216,501.  Tone  Arm  Sup- 
port for  Talking  Machines. — Louis  K.  Scotford, 
Chicago,  111.,  Patent  No.  1,216,614.  Talking  Ma- 
chine.— Frank  L.  Capps,  Bridgeport,  Conn.,  Pat- 
ent No.  1,216,656.  Talking  Machine  Attach- 
ment.— William  M.  Hilliard,  Haverhill,  Mass., 
Patent  No.  1,216,691.  Convertible  Sound  Box. 
—Richard  J.  Prette,  Jamaica,  N.  Y.,  Patent  No. 
1,216,839. 


Stephenson,  Inc.,  New  York,  has  been  in- 
corporated for  the  purpose  of  exploiting  a  new 
type  of  talking  machine  motor  and  other  talk- 
ing machine  accessories;  The  incorporators  are 
H.  S.  Sloan,  of  DeCamp  &  Sloan,  Newark,  N.  J., 
and  A.  F.  Florey  and  F.  T.  Nutze. 


The  Park  Music  House,  Louisiana,  Mo.,  has 
made  some  extensive  alterations  in  the  store  to 
accommodate  the  increasing  Victrola  business. 
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VICTOR  TALKING^ MACHINE  CO. 

No.  POPULAR  SONGS  Size 

18254  Those  Hawaiian  Melodies  (Alex.  Gerber-Arthur 

Lange)  Peerless   Quartet  10 

The    Ghost   of   the    Ukulele    (James  Brockman- 

J.  Smith)   Peerless  Quartet  10 

18256  America.  Here's  My  Boy  Peerless  Quartet  10 

Let's  All  Be  Americans  Now ..  American  Quartet  10 

18257  She's  Dixie  All  the  Time  American  Quartet  10 

Just  the  Kind  of  a  Girl   (You'd  Love  to  Make 

Your  Wife)   Billy  Murray  10 

18258  For  Me  and  My  Gal  Van  and  Schenck  10 

Dance  and  Grow  Thin  Van  and  Schenck  10 

18259  You  Never  Knew  About  Me  (From  the  Musical 

Comedy,    "Oh,    Boy")     (P.    G.  Wodehouse- 
Jerome  Kern).. Edna  Brown-Edward  Hamilton  10 
An  Old-Fashioned  Wife  (From  the  Musical  Com- 
edy "Oh,  Boy")  (P.  G.  Wodehouse-Jerome  Kern) 

Alice  Green  10 

18260  You're    in    Love    (From    the    Musical  Comedy 

"You're  in  Love"), 

Harry  Macdonough  and  Lyric  Quartet  10 
You  Said   Something   (From  the   Musical  Com- 
edy "Have  a  Heart"), 

Alice  Green-Harry  Macdonough  10 
18262  Night  Time  in  Little  Italy  (McCarthy-Fisher), 

Collins  and  Harlan  10 
Oh,  Lady  (Snyder-Young) ...  Collins  and  Harlan  10 
DANCE  RECORDS 

18247  Evensong  Waltz, 

Joseph  C.  Smith  and  His  Orchestra  10 
Get  Off  My  Foot— Fox-trot, 

Joseph  C.  Smith  and  His  Orchestra  10 

18252  Spooky  Spooks — One-step  (Edward  D.  Claypool), 

Victor  Military  Band  10 
They're  Wearing  'Em  Higher  in  Hawaii — Med- 
ley One-step   Victor  Military  Band  10 

Introducing  "Naughty,  Naughty,  Naughty" 
(from  Winter  Garden  "Show  of  Wonders") 
and  "They're  Wearing  'Em  Higher  in  Hawaii." 

35621  Have  a  Heart — Medley  Fox-trot, 

Victor  Military  Band  12 
Love  o'  Mike — One-step.  ..  Victor  Military  Band  12 
Introducing   "You    Said    Something"    and  "I 
Am  All  Alone." 
The  Following  Two  Records  Were  Listed  as  a  Dance  Spe- 
cial in   March  and   Are   Repeated   Here  for 
Convenience  of  Dealers 
18246  Poor  Butterfly — Fox-trot  (From  New  York  Hip- 
podrome production  "The  Big  Show")  (Ray- 
mond Hubbell), 

Joseph  C.  Smith  and  His  Orchestra  10 
Allah's   Holiday — Fox   Trot    (From  "Katinka") 
Rudolph  Friml), 

Joseph  C.  Smith  and  His  Orchestra  10 

18255  Dixieland  Jass  Band — One-step, 

Original  Dixieland  "Jass"  Band  10 
Livery  Stable  Blues — Fox-trot, 

Original  Dixieland  "Jass"  Band  10 
MISCELLANEOUS  INSTRUMENTAL  RECORDS 
17961  My  Lady  Cullen  (Country  Dance  Tunes,  Set  4) 

(Arr.  Cecil  J.  Sharp) ...  Victor  Military  Band  10 
Daldans    (From    "Folk    Dance    Music")  (Bur- 

chenal-Crampton)   Victor  Military  Band  10 

18245  Silver     Threads     Among     the     Gold  (Danks) 

(Pianoforte  Solo)  Ferdinand  Himmelreich  10 

The  Mocking  Bird  (Septimus  Winner)  (Piano- 
forte Solo)   Ferdinand  Himmelreich  10 

18253  (1)  Motive  for  Skipping  (in  B  Flat  Major)  (2) 

Motive  for  Skipping  (in  F  Major)    (Clara  L. 

Anderson)   Victor  Military  Band  10 

(1)  Theme  for  High  Stepping  Horses;  (2) 
Horses  or  Reindeer  Running;  (3)  Theme  for 
Skipping  (Clara  L.  Anderson), 

Victor  Military  Band  10 
35625  Midsummer    Night's     Dream     Overture  (Men- 
delssohn) Victor  Concert  Orchestra  12 

Prelude    (Rachmaninoff)    (In    C    Sharp  Minor, 

Op.  3,  No.  2)  Victor  Concert  Orchestra  12 

VOCAL  RECORDS 

18248  Unnatural  History— Part  I  (Wildhack), 

Robert  J.  Wildhack  10 
Unnatural  History— Part  II  (Wildhack), 

Robert  J.  Wildhack  10 
18250  A  Perfect  Day  (Carrie  Jacobs-Bond), 

Elizabeth  Spencer  10 
Love's  Dream  After  the  Ball  (Czibulka), 

Elizabeth  Spencer  10 
35616  Cap'n  Cuttle  (Monologue  arranged  from  Dickens' 

"Dombey  and  Son")  ...  William  Sterling  Battis  12 
Squeers,  the  Schoolmaster  (Monologue  arranged 
from  Dickens'  "Nicholas  Nickleby"), 

William  Sterling  Battis  12 
35624  Gems  from  "Have  a  Heart"  (Green-Wodehouse- 
Kern).  Chorus,  "I'm  So  Busy" — Solo,  "I  Am 
All  Alone" — Duet,  "The  Road  That  Lies" — 
Solo,  "Honeymoon  Inn" — Duet  and  Chorus, 
"You  Said  Something," 

Victor  Light  Opera  Co.  12 
Gems  from  "Love  o'  Mike"  (Reynolds-Smith- 
Kern).  Chorus,  "Look  in  the  Book" — Duet, 
"It  Wasn't  My  Fault" — Trio,  "Drift  with  Me" 
—Duet.  "We'll  See"— Solo  and  Chorus,  "I 
Wonder  Why"  ...  Victor  Light  Opera  Company  12 

35622  Aloha   Oe   (Farewell   to  Thee)    (Hawaiian  and 

English)   (Ukulele  accomp.)  E.  K.  Rose  12 

Pua  Sadinia  (Gardenia  Flower)  (Hawaiian  and 
English)  (Ukulele  accomp.)  E.  K.  Rose  12 

35623  The  Masque  of  Comus  (1)  Noble  Lord  and  Lady 

Bright;   (2)   Now  My  Task  Is  Smoothly  Done 
(John  MiltonrHenry  Lawes), 

Raymond  Dixon  and  Lyric  Quartet  12 
(1)  Let  Me  Wander  Not  Unseen  ("L'Allegro") ; 
(2)-  Hide   Me   from   Day's   Garish    Eye  ("II 
Pensieroso")  (Milton-Handel)   ....  Alice  Green  12 
45113  Sylvia  Ballet— Pizzicato  (Leo  Delibes), 

Charles  Kellogg  and  Victor  Orchestra  10 
Polish  Dance  (Kujawiak)  (Henri  Wieniawski), 

Charles  Kellogg  and  Victor  Qrchestra  10 
RED  SEAL  RECORDS 
Frances  Alda,  Soprano 

64653  Poor  Butterfly.  .  John  Golden-Raymond  Hubbell  10 

64654  Somewhere  a  Voice  Is  Calling, 

Eileen  Newton-Arthur  F.  Tate  10 
Enrico  Caruso,  Tenor — 7;i  French 
87271  Pourquoi?  (Tell  Me  Why?)  .Heine-Tschaikowsky  10 

Emilio  De  Gogorza,  Baritone 
74502  Oh,  Song  Divine. Arthur  St.  Ives-Gordon  Temple  12 

Elman  String  Quartet 
(Mischa  Elman  and  Messrs.  Bak,"  Rissland   and  Nagel  of 

Boston  Symphony  Orchestra) 
74516  The    Emperor   Quartet    (Theme    and  Variation, 

No.  12 — Austrian  Hymn)  ..  Franz  Josef  Haydn  12 
Amelita  Galli-Curci,  Soprano — In  Italian 
74510  Lakme— Dov'e  l'lndiana  bruna  (Bell  Song  (Act 

2>    ■•  ••  Leo  Delibes  12 

Alma  Cluck,  Soprano  (with  Male  Chorus) 

64564  I'se  Gwine  Back  to  Dixie  C.  A.  White  10 

Frieda  Hempel,  Soprano 
87268  The  Bird's  Song  (Fagelns  visa), 

Z.  Topelius-W.  Th.  Soderberg  10 
S7270  When  I  Was  Seventeen  (Swedish  Folk  Song). 

H.  Lillejebjorn  (1797-1875)  10 


Marcel  Journet,  Bass — hi  French 

64651  Chant     Patriotique     Beige     (Belgian  Patriotic 

Song)   18th    Century  10 

Fritz  Kreisler,  Violinist 

64655  Poor  Butterfly   Raymond  Hubbell  10 

John  McCormack,  Tenor 
64605  Little  Boy  Blue. .  .Eugene  Field-Ethelbert  Nevin  10 
Giovanni  Martinelli,  Tenor — In  Italian 
{Harp  Accompaniment  by  Francis  J.  Lapitino) 

64652  Iris — Apri   la    tua   finestra    (Open    Thy  Lattice 

Window)   (Act  I)   Mascagni  10 

Maud  Powell,  Violinist  (Pianoforte  by  Arthur  Loesser) 
74492  Andante    Tranquillo    (from    Seventh  Concerto, 

Op.  76)   de  Beriot  12 

COLUMBIA  GRAPHOPHONE  CO. 

No.  Size 
A5949  Star   Spangled   Banner    (Key).     Orch.  accomp. 

Louis  Graveure,  Baritone  12 
America.     "My  Country  'Tis  of  Thee."  Orch. 

accomp  Louis  Graveure,  Baritone  12 

A2204  Uncle  Sammy's  Boys  in  Camp  (Hager).  De- 
scriptive. (Commands  by  Harry  E.  Humphrey). 

Prince's  Band  10 
Rally   to  the   Call,   Boys    (Hager).  American 

March  Song.     Descriptive  .Prince's  Band  10 

A5943  The  Triumphal  Entry  of  the  Bojaren  (Halvor- 
sen).    Under  the  direction  of  Dr.  Ernst  Kun- 

wald   Cincinnati  Symphony  Orchestra  12 

Coppelia  Ballet  No.  2  (Delibes).  "Waltz  of  the 
Hours."     Under   the  direction   of   Dr.  Ernst 

Kunwald   Cincinnati  Symphony  Orchestra  12 

A2203  Katinka    (Friml).      "Allah's    Holiday."  Intro- 
ducing:  "Charms   Are  Fairest   When  They're 
Hidden." ...  Saxo  Sextette,  Saxophone  Sextette  10 
Poor  Butterfly  (Hubbell). 

Saxo  Sextette,  Saxophone  Sextette  10 
A2195  American  Patrol  (Meacham), 

Saxo  Sextette,  Saxophone  Sextette  10 
Call  of  a  Nation   (Wendling).  Unaccompanied. 

Saxo  Sextette,  Saxophone  Sextette  10 
48749  La  Favorita   (Donizetti).     "Una   Vergine,  Un 
Angiol  Di  Dio"  (A  Vision  of  Beauty  Appear- 
ing).    In  Italian,  with  orch., 

Hipolito  Lazaro,  Tenor  12 
49113  'Tis  the  Last  Rose  of  Summer.    Martha  (Flo- 
tow).     "Qui  Sola,  Vergin  Rosa."    In  Italian, 

with  orch  Maria  Barrientos,  "Soprano  12 

49112  Pearl  of  Brazil  (David).  "Gentil  Augel" 
(Charming  Bird).  In  French,  with  orch. 
(Flute  obligato  by  Marshall  P.  Lufsky), 

Maria  Barrientos,  Soprano  12 
A5948  Blue  Danube  Waltz  (Strauss).     Vocal  arrange- 
ment— "Greeting  to   Spring."     Orch.  accomp. 
Lucy   Gates,   Soprano,   and   Columbia  Stellar 

Male  Quartet    12 

Carmena  Waltz  (Wilson).     Orch.  accomp., 

Lucy  Gates,  Soprano  12 
A5942  The  Erlking  (Schubert-Liszt).  Unaccomp., 

Josef  Hofmann,  Pianist  12 
Caprice  Espagnol  (Moszkowski) .  Unaccomp., 

Josef  Hofmann,  Pianist  12 
POPULAR  HITS  OF  THE  DAY 
A2190  For  Me  and  My  Gal   (Mayer).     Orch.  accomp., 

M.  J.  O'Connell,  Tenor  10 
Cross  My  Heart  and  Hope  to  Die  (Von  Tilzer). 

Orch.  accomp  Ada  Jones,  Soprano  10 

A2208  Where  the  Black  Eyed  Susans  Grow  (Whiting). 

Orch.  accomp  Sam  Ash,  Tenor  10 

After  You've  Had  Your  Way  (Howard).  Orch. 

accomp  Sam  Ash,  Tenor  10 

A2210  She's   Dixie  All    the   Time    (Tierney).  Orch. 

accomp  George  H.  O'Connor,  Tenor  10 

Wonderful  Girl,  Good  Night  (H.   Von  Tilzer). 

Orch.  accomp  Sam  Ash.  Tenor  10 

A2209  If  I  Had  a  Son  for  Each  Star  in  Old  Glory 
(Burke).    Orch.  accomp., 

Arthur  Fields,  Baritone  10 
The   Story  of   Old   Glory,   the   Flag   We  Love 
George  Wilson,  Tenor,  and  James  F.  Harrison, 

Baritone  ?.  10 

A2211  Everybody    Loves    a    "Jass"    Band  (Flotow). 

Orch.  accomp  Arthur  Fields,  baritone  10 

Ephraham's  Jazbo  Band  (Brockman  and  Smith). 
Orch.  accomp.  ...George  H.  O'Connor,  Tenor  10 
A2207  When  the  Sun  Goes  Down  in  Dixie  (A.  Von 
.  Tilzer).    Orch.  accomp., 

Geo.  Wilson,  Tenor,  and  Robert  Lewis,  Tenor  10 
I've  Got  the  Sweetest  Girl  in  Maryland  (Don- 
aldson).    Orch.  accomp., 

Knickerbocker  Male  Quartet  10 
A2191  I  Met  You  Dear  in  Dreamland   (Berk).  Orch. 

accomp  George  Wilson,  Tenor  10 

When  I  Found  the  Way  to  Your  Heart  (Van- 

derpool).    Oirch.  accomp  Sam  Ash,  Tenor  10 

DANCE  RECORDS  OF  THE  MONTH 
(Under  the  Supervision  of  G.  Hepburn  Wilson) 
A5944  Ev'ry  Little  While  (Tate).    Fox-trot.  Introduc- 
ing "You're  the  Girl"  (Grant  and  Golden), 

Prince's  Band  12 
It's  Not  Your  Nationality    (It's  Simply  You) 
(Johnson   and    McCarthy).      Fox-trot.  Intro- 
ducing "You  May  Hold  a  Million  Girlies  in 

Your  Arms"   (Fischer)  Prince's  Band  12 

A5945  Katinka  (Friml).    "Allah's  Holiday."  One-step. 

Introducing  "I  Want  to  Marry  a  Male  Quar- 
tet." Prince's  Band  12 

Girls,  if  You  Ever  Get  Married  (Grant).  One- 
step.  Introducing  "I've  Saved  All  My  Love 
for  You"   (Buck  and  Stamper)    (Arranged  by 

Grant)   Prince's  Band  12 

A5947  Yearning  for  You  (McKee).  Waltz, 

Prince's  Orchestra  12 
Songs  of  the  Night   (James).  Waltz, 

Prince's  Ochestra  12 
A2175  Mother's  Prayers  Have  Followed  Me  (Ackley). 

Orch.  acomp. ..  Homer  A.  Rodeheaver,  Baritone  10 
Since   Jesus    Came   into    My    Heart  (Gabriel). 
Orch.  accomp. .  Homer  A.  Rodeheaver,  Baritone  10 
A5776  Will    There    Be    Any    Stars    in    My  Crown? 

(Sweney. )    Orch.  accomp.  .James  Reed,  Tenor, 

and  James  F.  Harrison,  Baritone  12 
Looking  This  Way   (Van   De  Venter).  Organ 

accomp  Harry  Anthony,  Tenor, 

and  James  F.  Harrison,  Baritone  10 
A2192  Cohen    Telephones    from    Brighton  (Hayman). 
Humorous  sketch.     Orch  acomp., 

Joe  Hayman  and  Company  10 
Cohen  Telephones  the  Health  Department  (Mon- 
tague Glass).     Humorous  monologue, 

Joe  Hayman  10 

A2193  Serenade   (Tensen)   Prince's  Orchestra  10 

Serenade  (Moszkowsky)  ....Prince's  Orchestra  10 
A2197  Canzonetta    (Schuett)     (Transcription    by  To- 

bani)   Prince's  Orchestra  10 

Evening  Chimes  (Rollinson)  .Prince's  Orchestra  10 
A2198  Down  in   Lily  Land   at  Easter  Time  (Rega). 

Orch.  accomp.  Incidental  whistling  by  Miss 
Sibyl  Sanderson  Fagan.     Billy  Burton,  Tenor, 

and  James  Hall,  Baritone  10 
Beautiful  Bird  Sing  On  (Howe).    Orch.  accomp. 
With  bird  imitations  by  Joe  Belmont, 
James  Harrod,  Tenor,  and  Reed  Miller,  Tenor  10 


A2199  Berceuse  from  Jocelyn  (Godard).   Band  accomp. 

Herbert  L.  Clarke,  Cornetist 
The  Palms  (Faure).    Band  accomp. 

Herbert  L.  Clarke,  Cornetist 
ECHOES  .OF  HAWAII 
A2200  Medley  of  Hawaiian  Melodies.     Waltz.  Intro- 
ducing:   (1)    "One-Two-Three"    (Alau);.  (2) 
"Halona"   (Cumba) ;   (3)   "Sweet  Lee  Mamo" 
(Hopkins). 

Biltmore  Kalaluhi  Hawaiian  Orchestra 
Kaui  Kahio  Medley — Fox-trot.  Introducing:  (1) 
"Ainahau"  (Princess  Likelike) ;  (2)  "Kuwili- 
wili  Iho  au"  (Caressingly  Yours)  (Arranged 
by  H.  Berger);  (3)  "Ua  Hiki  No  Mean" 
('Tis  Well  with  Me)  (H.  Schlam), 

Biltmore  Kalaluhi  Hawaiian  Orchestra 
A2206  Poor  Butterfly  (Hubbell).    Orch.  accomp. 

Charles  Harrison,  Tenor 
My  Rosary  for  You  (Ball).    Orch.  accomp. 

Charles  Harrison,  Tenor 
A2202  Poor  Butterfly  (Hubbell).  Unaccomp. 

Guido  Deiro,  Accordion  Solo 
Madam   Butterfly    (Puccini).     Selections.  Un- 

acomp  Guido  Deiro,  accordion  solo 

ORCHESTRATIONS  OF  ITALIAN  THEMES 
A5946  Salut  a  Pesth  (Kowalski)    (Arranged  by  M.  L. 

Lake).     Hungarian  March  ..  Prince's  Orchestra 
Minuet.    Opus  14,  No.  1  (Paderewski) , 

Prince's  Orchestra 

A5941  Hungarian  Rhapsody  No.  2 


12 


(Liszt).    Part  I 
Prince's  Orchestra  12 
Hungarian  Rhapsody  No.  2  (Liszt).     Part  II, 

Prince's  Orchestra  12 
EDDY  BROWN  VIOLIN  GEMS 
A5940  Gavotte  Intermezzo   (Saar-Brown) , 

Eddy  Brown,  Violinist  12 
Vogel  Als  Prophet  (Schumann-Auer), 

Eddy  Brown,  Violinist  12 
RECORDS  BY  LOUIS  GRAVEURE 
A5792  Pagliacci  (Leoncavallo).     Prologue.     In  Italian. 

Orch.  accomp   12 

Herodiade  (Massenet).     "Vision  Fugitive."  In 

French.     Orch.  accomp   12 

A5793  My  Dreams  (Tosti).     Orch.  acomp   12 

Mary    (Richardson).     Orch.   accomp   12 

A5801  She  Is  Far  from  the  Land  (Lambert).  Orch. 

accomp.    12 

An  Old  Garden  (Temple).    Orch.  accomp   12 

A5820  Abide  with  Me  (Monk).    Orch.  accomp   12 

Jesus  Lover  of  My  Soul  (Marsh).  Orch.  ac- 
comp Louis  Graveure,  Baritone, 

and  Columbia  Stellar  Male  Quartet  12 
A5870  O  Lovely  Night!    (Ronald).     Piano  and  'cello 

accomp.  .' .  .*   12 

A  Farewell  (Liddle).    Orch.  accomp   12 

A5939  Kentucky  Babe  (Geibel).     Orch.  accomp   12 

Since    You    Went    Away     (Johnson).  Orch. 

accomp  ^. .  12 

A5949  Star  Spangled  Banner  (Key).    Orch.  accomp...  12 
America.    "My  Country  'Tis  of  Thee."  Orch. 

accomp   12 

A2047  Tommy  Lad!     (Margetson).     Piano  acoomp....  10 
Flow    Thou    Regal    Purple    Stream  (Arnold). 

Piano  accomp  

RECORDS  BY  SAXO  SEXTETTE 
A2205  Miss    Springtime.      "My    Castle    in    the  Air" 

(Kern)  Saxo  Sextette,  Saxophone  Sextette 

Follow  Me  (McCarthy,  Johnson  and  Monaco). 
"What  Do  You  Want  to  Make  Those  Eyes 
at  Me  For?" 

Saxo  Sextette,  Saxophone  Sextette 
A2194'  Bull  Frog  Blues  (Brown-Shrigley) .  Unaccomp. 

Saxo  Sextette,  Saxophone  Sextette 
Swanee  Ripples  (Blaufuss).  Unaccomp. 

Saxo  Sextette,  Saxophone  Sexteette 
A21 96  Policy  King  March  (Alford).  Unaccomp., 

Saxo  Sextette,  Saxophone  Sextette 
All  Blues  Medley   (Smythe).     Introducing:  (1) 
"Hesitation    Blues";     (2)     "Joyman  Blues." 
Unaccomp. . Saxo  Sextette,  Saxophone  Sextette 


10 


10 


10 


5039S 


50402 


50425 


50427 


S3049 


83053 


S.1D64 


50405 


83065 


50418 


THOS.  A.  EDISON,  INC. 

NEW  DIAMOND  DISC  RE-CREATIONS 
I'll  Make  You  Want  Me  (Long-Pelham).  Con- 
versational Duet.  .  Rachael  Grant  and  Billy  Murray 
Put  on  Your  Slippers  and   Fill  Up  Your  Pipe 

(You're  Not  Going  Bye-Bye  To-night)  (Albert 

Von  Tilzer)   Ada  Jones 

Dancing  Down  in  Dixie  Land  (Olman-Bibo), 

Arthur  Collins  and  Byron  G.  Harlan 
O'Brien  Is  Tryin'  to  Learn  to   Talk  Hawaiian 

Rennie  Cormack)  Ada  Jones 

Flora     Bella — One-step     (Milton     E.  Schwarz- 

wald).    For  dancing  Jaudas'  Society  Orchestra 

Mo-Ana — Hawaiian  Waltz  (Harry  B.  Olsen).  For 

dancing   Jaudas'   Society  Orchestra 

Beneath  a  Balcony — Fox-trot  (Jesse  M.  Winne). 

For  dancing.  .  .Vess  L.  Ossman's  Banjo  Orchestra 
Hilda  Fox-Trot  (Uriel  Davis).    For  dancing, 

Vess  L.  Ossman's  Banjo  Orchestra 
Explanatory  Talk  for  E  lucevan  le  stelle  (The 

Stars  Were  Shining) — La  Tosca  (Puccini). 
E  lucevan  le  stelle  (The  Stars  Were  Shining) — ■ 

La  Tosca  (Puccini).    Tenor,  in  Italian, 

Guido  Ciccolini 
Explanatory   Talk   for   Suicidio    (Suicide) — Gio- 

conda  (Ponchielli). 
Suicidio       (Suicide)  —  Gioconda  (Ponchielli). 

Mezzo-Soprano,  in  Italian ...  Margaret  Matzenauer 
Explanatory    Talk    for    Solenne    in    quest'  ora 

(Swear  in  This  Hour) — La  Forza  del  Destino 

(Verdi). 

Solenne  in  quest'  ora  (Swear  in  This  Hour)  — 

■  La  Forza  del  Destino    (Verdi).     Tenor  and 
Baritone,  in  Italian, 

Karl  Jorn  and  Arthur  Middleton 

Cradle  Song  1915  (Based  on  composer's  "Caprice 
Viennois")   (Fritz  Kreisler).    Soprano .  .Anna  Case 

Home,  Sweet  Home  (John  Howard  Payne).  So- 
prano  Anna  Case 

EASTER  RE-CREATIONS 

Angels,  Roll  the  Rock  Away — Easter  Hymn  (C. 
F.  Roper).    Mixed  Voices  The  Calvary  Choir 

Jesus   Lives! — Easter  Hymn    (H.   J.  Gauntlett). 
Mixed  Voices   The  Calvary  Choir 

Crucifix  (J.  Faure).     Soprano  and  Baritone,  in 
French  Alice  Verlet  and  Orphee  Langevin 

Gloria  (Easter  Hymn)   (A.  Buzzi-Peccia).  Bari- 
tone  Arthur  Middleton 

SPECIAL 

Golden  Sunshine — Her  Soldier  Boy  (Emmerich) 

Kalman).     Soprano  and  Tenor, 

Betsy  Lane  Shepherd  and  George  Wilton  Ballard 
Mother- — Her  Soldier  Boy   (Sigmund  Romberg). 

Tenor   George  Wilton  Ballard 

Naughty!  Naughty!  Naughty — Show  of  Wonders 

(New  York  Winter  Garden)    (Nat  Vincent). 

Soprano   Gladys  Rice 

Pack  Up  Your  Troubles  in  Your  Old  Kit-Bag 

and    Smile,    Smile.    Smile — Her    Soldier  Boy 

(Felix  Powell).  Contralto, 

Helen  Clark  and  Chorus 


EDISON  BLUE  AMBEROL  RECORDS 

SPECIAL 

No.  The  Hit  from  "The  Big  Show"  Size 

3146  Poor    Butterfly — Fox-trot    (Raymond  Hubbell). 

For  dancing   Jaudas'  Band 
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RECORD  BULLETINS  FOR  MAY— (Continued  from  page  124) 


28261 
28263 
28262 

3166 
3169 

3165 
3147 

3150 
3163 

3159 

3151 
3156 
3160 

3148 
3170 

3164 
3168 
3171 

3162 
3167 

3149 
3153 

3155 

3154 
"3152 

3158 
3161 

3157 


CONCERT  LIST 
Annie    Laurie    (Lady    John    Scott).  Soprano, 

orch.  accomp  Anna  Case 

Carme    (Canto   Sorrentino)    (G.   B.   de  Curtis). 

Tenor,  in  Neapolitan,  orch  accomp. .  Guido  Ciccolini 
Ein  Schiitz  bin  ich — Das  Nachtlager  in  Granada 
(C.    Kreutzer).     Baritone,    in    German,  orch. 

accomp  Otto  Goritz 

REGUCAR  LIST 
Cross  My  Heart  (And  Hope  to  Die)    (H.  Von 

Tilzer).    Comedienne,  orch.  accomp  Ada  Jones 

From   Here  to  Shanghai    (Berlin).     Tenor  and 
Baritone,  orch.  accomp., 

Arthur  Collins  and  Byron  G.  Harlan 
Hot  Dogs'  Fancy  Ball  (Muriel  Pollock).  Tenor, 

orch.  accomp  M.  J.  O'Connell 

Little    by    Little    and    Bit    by  Bit — Go    to  It 
(David-Hargreaves).    Tenor,  orch.  accomp., 

Billy  Murray 
One  Kiss,  and  All  Is  O'er  (Jack  Frost).  Tenor, 

orch.  accomp  George  Wilton  Ballard 

Rolling  Stones  (All  Come  Rolling  Home  Again) 
(Archie  Gottler).    Baritone,  orch  accomp., 

Arthur  Fields 

SONGS  AND  BALLADS 
In  the  Sweet  Long  Ago  (Heath-Lange-Solman) . 
Tenor,  orch.  accomp., 

George  Wilton  Ballard  and  Chorus 
Marie,  My  Own  Marie  (Harry  Israel).  Soprano, 

orch.  accomp  Gladys  Rice 

Santa  Lucia  (Neapolitan  Boat  Song).  Baritone, 

in  Neapolitan,  orch.  accomp. .  .Fernando  Guarneri 
Shall   We   Gather  at  the   River?    (Rev.  Robert 
Lowry).    Mixed  Voices,  orch.  accomp.. 

Metropolitan  Quartet 
Songs  of   Other  Days — No.   5.     Mixed  Voices, 

oroh.  accomp  Metropolitan  Mixed  Chorus 

Why    Don't    You    Come    Back    Home  Again 
(We're  Too  Old  to  Go  to  You)    (Harry  de 

Costa).    Tenor,  orch.  accomp  Mauel  Romain 

BANDS  AND  ORCHESTRAS 

Loin  du  Ball  (Gillet)  Creatore  and  His  Band 

Sons  of  Australia  March  (Lithgow)  . . .  Sodero's  Band 
Whispering  Flowers  (von  Blon), 

American  Symphony  Orchestra 
Flora  Bella  Waltzes  (M.  E.  Schwarzwald).  For 

dancing   Jaudas'  Society  Orchestra 

Perfect  Day  Waltz  (Carrie  Jacobs-Bond).  For 

dancing   Jaudas'  Society  Orchestra 

TWO  HAWAIIAN  FAVORITES 
Aloha  Oe.    Baritone  and  Chorus,  orch.  accomp., 

Ford  Hawaiians 
One,  Two,  Three,  Four,  Medley — Waltz, 

Waikiki  Hawaiian  Orchestra 
A  CLASSY  XYLOPHONE  NUMBER 
Caprice  Viennois   (Kreisler).     Xylophone,  orch. 

accomp  George  Hamilton  Green 

A  FASCINATING  MARIMBA  RECORD 

Sari  Waltz  (Kalman)  Imperial  Marimba  Band 

FUN  FOR  EVERYONE 
Band  Festival  at  Plum  Center  (Rube  Sketch  with 
Band)   (Charles  W.  Doty), 

Ada  Jones,  Byron  G.  Harlan  and  Steve  Porter 
Coon  Waiters,  Vaudeville  Sketch  with  Banjo, 

Billy  Golden  and  James  Marlowe 
Ragtime    Drama     (Blanche    Merrill).  Musical 
FOR  THE  KIDDIES 

Sketch  Ada  Jones  and  Billy  Murray 

Story  of  Chicken  Little  (Rewritten  by  Horace  E. 
Scudder).    A  Bed-Time  Story  Edna  Bailey 


PATHE  FRERES  PHONOGRAPH  CO. 


No. 
59001 


NEW  RECORDINGS  BY  DAVID  BISPHAM 


Size 


The  Two  Grenadiers  (Schumann), 

David  Bispham,  Baritone  12 
She  Wandered  Down  the  Mountain  Side  (Clay), 

David  Bispham,  Baritone  12 
ORCHESTRAL  RECORDINGS 
40066  Panama-Pacific  March  (Alford), 

Pathe  Concert  Orchestra  12 
Caravane  Arabe  (Goeslett), 

Pathe  Concert  Orchestra  12 
CORNET  AND  FLUTE  SOLOS 
20)48  The  Children's  Home  (Cowen),  Cornet  Solo, 

Sergeant  Leggett  10 
Pleasant    Murmurs    Gavotte     (Maquet),  Flute 

Solo  Pathe  Military  Band  10 

RECITATIONS  BY  HARRY  E  HUMPHREY 
40065  The  Blue  and  the  Gray  (Finch), 

Harry  E.  Humphrey,  Elocutionist  12 
Jim  Bludsoe  (Hay), 

Harry  E.  Humphrey,  Elocutionist  12 
WHISTLING  DUETS 
40069  El  Otario  (Martinet),  Whistling  Duet, 

Wills  and  Lawrence  12 
Tesoro  Mio  (Bacucci),  Whistling  Duet. 

Wills  and  Lawrence  12 
HAWWAIIAN  NOVELTIES 
20149  Kamehameha  March, 

Louise  &  Ferera  Hawaiian  Troupe  10 
Honolulu  Hulas, 

Louise  &  Ferera  Hawaiian  Troupe  10 
DANOE  NOVELTIES 
20147  Dance  and  Grow  Thin   (Perlin) — Fox-trot, 

Wilbur  Sweatman  and  his  Tass  Band  10 


Boogie  Rag  (Sweatman) — Fox-trot, 

Wilbur  Sweatman  and  his  Jass  Band 
POPULAR  "HITS"  OF  THE  MONTH 
20144  What  Do  You  Want  to  Make  Those  Eyes  at 
Me  For?  (McCarthy  and  Monaco), 

Joe  Remington,  Baritone 
She's  Dixie  All  the  Time  (Tierney), 

Toe  Remington,  Baritone 
20143  From  Here  to  Shanghai  (Berlin)— Duet, 

Collins  and  Harlan 
That   Funny  Jass  Band   from   Dixieland  (Mar- 
shall)  Arthur  Collins,  Baritone 

20088  Bachelor  Girl  and   Boy,   from  "The  Girl  from 
Brazil"  (Romberg), 

Elida  Morris,  Soprano,  Henry  Burr,  Tenor 
Hello,  Little  Miss  U.  S.  A.  (Gifford), 

Jack  Charman,  Tenor 
MUSICAL  COMEDY' SUCCESSES 
20141  And   I  Am  All   Alone,   from  "Have   a  Heart" 

(Kern)   Harry  McClaskey,  Tenor 

You  Said   Something   (Kern) — Duet, 

Eldora  Stanford,  Soprano,  and 
Louis  J.  Winsch,  Baritone 


10 


10 


STARR  PIANO  CO. 

POPULAR  SONG  HITS 

7585  Indiana    (MacDonald-Hanley.     Tenor  Solo  with 

orch.  accomp  Henry  Burr 

America,     Here's     My     Boy  (Sterling-Lange).. 
Tenor  Solo  with  orch.  accomp  Henry  Burr 

7583  Night  Time   in   Little   Italy  (McCarthy-Fisher). 

Vocal  Duet  with  orch.  accomp.  .Collins  and  Harlan 
From  Here  to  Shanghai   (Berlin).     Vocal  Duet 
with  orch.  accomp  Collins  and  Harlan 

7584  For  Me  and  My  Gal  (Leslie  and  Goetz-Meyer). 

Vocal  Duet  with  orch.  accomp.  .Campbell  and  Burr 
Oh    Lady    (Young   and    Lewis-Snvder).  Vocal 

Duet  with  orch.  accomp  Collins  and  Harlan 

LIVELY  DANCE  MUSIC 

7587  It    Wasn't    My    Fault — One-step.  Introducing 

"Don't   Tempt    Me"    (from    "Love  O'Mike") 

(Kern)  Starr  Military  Band 

Poor  Butterfly — Fox-trot  (Hubbell). 

Starr  Military  Band 
7589  Step  With  Pep— One-step  (Kaufman), 

Weber's  Prize  Band 
Fun  on  the  Levee — One-step  (Johnson), 

Weber's  Prize  Band 
INSTRUMENTAL  RECORDINGS 

7588  The  Lime-Klin  Club's  Soiree — Negro  Characteris- 

tic fLaurendeau)   Starr  Orchestra 

The  Inner  Circle  Toddle  (Green), 

Weber's  Prize  Band 

7586  The  Thunderer  March  (Sousa) .. Starr  Military  Band 
Wellington  March  (Zehle)  Starr  Military  Band 

ENTRANCING  VIOLIN  NLTMBERS 
10007  Old    Black    Joe    (Foster).    Violin    with  piano 

accomp.   bv   Walter   Bovitelle  Louis  Rich 

Traumerei  (Reverie  and  Romance)  (Schumann). 
Violin  with  piano  accomp.  by  Walter  Boutelle, 

Louis  Rich 

RECORDS  TO  PLAY  OX  DECORATION  DAY 

7585  America,     Here's     My     Boy  (Sterling-Lange). 

Tenor  Solo  with  orch.  accomp  Henry  Burr 

Indiana  (MacDonald-Hanley).    Tenor  Solo  with 
orch.  accomp  Henry  Burr 

7579  The  Heart  of  America — March.  (Hacker). 

Weber's  Prize  Band 
Griiss  in  die  Feme  (Distant  Greetings).  (Doer- 

ing)  Weber's  Prize  Band 

757-'  Comrades  in  Arms  (Cardoze-DeKoven).  Baritone 

Solo  with  band  accomp  John  W.  Dodd 

Kings   of   the   Road    (Weatherby-Bevan).  Bari- 
tone Solo  with  band  accomn  John  W.  Dodd 

7501  Stars  and  Stripes  Forever — March  (Sousa). 

Starr  Military  Band 
El  Capitan — March  (Sousa)  Starr  Military  Band 

7580  American  Medley  March  (Brooks), 

Weber's  Prize  Band 
Prudence — Entr  'Acte  (Luz) ....  Weber's  Prize  Band 


EMERSON  PHONOGRAPH  CO. 

SEVEN-INCH  DOUBLE-DISCS 
PATRIOTIC  SELECTIONS 
"149  American   Patrol    (Meadiam).     Medley   of  Pat- 
riotic Tunes  Emerson  Military  Rand 

Star    Spangled    Banner    (Key).      American  Na- 
tional ITvmn  Emerson  Svmphony  Orchestra 

POPULAR  SONG  HITS 
"142  They're  Wearing  'Em  Higher  in  Hawaii  CHigher- 
.  Higher-Higher)      (Coodwin-Mohr).  Baritone 

Solo,  orch.  accomp  Arthur  Collins 

Mother   May   I   Got   in   to   Swim?  (Macdonald- 
Carroll).    Character  Duet,  orch.  accomp.. 

Van  and  Schenck 
'143  Put  on  Your  Slippers  and  Fill   Up  Your  Pipe 
(You're  Not  Going  Bye-Rve  To-night)  (Moran- 
Heelon-Von    Tilzer).      Soprano    Solo.  orch. 

accomp  Ada  Jones 

When  the  Sun  Goes  Down   in   Dixie   (And  the 
Moon  Begins  to  Rise)  (McCarron-Von  Tilzer). 
Tenor  Solo,  accomp.   by  Violin,   Cello.  Flute 
and  Piano   Henry  Burr 


PARED 


Avail  Yourself  of  Our 

SPECIAL  SAMPLE  OFFER 

WM.  F.  NYE  .  New  Bedford,  Man. 

7140  Ephraham's  Jazbo  Band  (Brockman).  Character 

Song,  orch.  accomp  Arthur  Collins 

Chinese  Blues  (Moore-Gardner).  Character 
Song,  piano  accomp  Gene  Greene 

7141  Circus  Day  in  Dixie  (Yellen-Gumble).  Descrip- 

tive Duet,  orch.  accomp  Collins  &  Harlan 

My  Little  China  Doll — Oriental  Serenade  (Van- 
Schenck-Yellen).  Tenor  and  Baritone  Duet, 
orch.  accomp  Van  and  Schenck 

7153  Don't  Leave  Me,  Daddy  (Verges).    Tenor  Solo, 

orch  accorflp  William  Schefer 

Somewhere  in  Dixie  (Kilgour-Von  Tilzer).  Tenor 
and  Baritone  Duet,  orch.  accomp.. 

Burr  and  Campbell 
POPULAR  DANCE  HITS 

7144  Give  Me  All  of  You  Waltz  (Carroll-Schwarz- 

wald).     From  the  Operetta   "Flora  Bella"  at 
the  Casino  Theatre,  N.  Y., 

Emerson  Symphony  Orchestra 
Kangaroo  Hop — Pox-trot  (Morris).    Piano,  Ban- 
jo and  Saxophone  Trio  Van  Eps  Trio 

7145  Razzazza  Mazzazza  Fox-Trot  (Arthur  Pryor). 

Emerson  Military  Band 
Joe  Turner  Blues  Fox-Trot  (Handy).  Introduc- 
ing "Down  by  the  Chattahoochee  River," 

Emerson  Military  Band 

7146  Inner    Circle    Toddle    (Green).      Banjo  Solo, 

piano  accomp  Fred  Van  Eps 

Dixie  Medley.    Banjo  Solo,  piano  accomp., 

Fred  Van  Eps 
STANDARD  INSTRUMENTAL 
7148  Our  Own   Polka    (Jules  Levy).     Cornet  Solo, 

accomp.  by  band  Jules  Levy,  Jr. 

Son  of  Jules  Levy,  the  Great  Cornetist 
French  National  Defile  March  (Turlet), 

Emerson  Military  Band 
HUMOROUS  MONOLOGUES 
7152  Four  Minutes  with  Jules  Jordan,  Part  1. 

Four    Minutes    with    Jules    Jordan,     Part  2. 
Humorous,  Character  Monologue.  ...  .Jules  Jordan 
STANDARD  VOCAL  SELECTIONS 

7154  La  Donna  e  Mobile  (Woman  Is  Fickle).  From 

Act  III  of  Rigoletto  (Verdi).  Tenor  Solo,  in 
Italian,  accomp.  by  Emerson  Symphony  Or- 
chestra  A.  De  Crescenzo 

Vesti  la  Giubba  (On  with  the  Play).  From  Act 
I  of  Pagliacci  (Leoncavallo).  Tenor  Solo,  in 
Italian,  Arthur  Bergh  at  the  piano  Paul  Tuzzo 

7155  Irish  Love  Song  (Lang).     Soprano  Solo,  orch. 

accomp  Laura  Combs 

Sing   Me   to    Sleep    (Bingham-Greene).  Tenor 

Solo,  orch.  accomp  Henry  Burr 

SIX-INCH  DISCS 
POPULAR  SONG  HITS 
5177  Put  On  Your  Slippers  and  Fill  Up  Your  Pine 
(You're  Not  Going  Bye-Bye  To-night).  (Mo- 
ran-Heelon-Von  Tilzer).     Soprano  Solo.  orch. 

accomp  Ada  Jones 

(Continued  on  page  126) 
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EDWARD  B.  JORDAN  &  CO.,  Inc. 

127-135  DEGRAW  ST.— 36-60  TIFFANY  PL.,  BROOKLYN,  N.  Y. 

Talking  Machine  Cabinet  Manufacturers 

We  made  the  first  talking  machine  cabinets  created  in  this  country,  and  we  have  specialized 
in  this  particular  line  ever  since. 

We  will  submit  special  designs  of  talking  machine  or  record  cabinets,  or  quote  you  from  blue 
prints  or  samples.    We  manufacture  to  order  only. 
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RECORD  BULLETINS  FOR  MAY— (Continued  from  page  125) 


5175  Chinese  Blues  (Moore-Gardner).  Character  Song, 

piano  accomp..  Gene  Greene 

5176  Ephraham's  Jazbo  Band  (Brockman).  Character 

song,  orch  accomp  Arthur  Collins 

POPULAR  DANCE  HITS 
5190  Kangaroo    Hop.      Fox-trot    (Morris).  Piano, 

Banjo  and  Saxophone  Trio  Van  Eps  Trio 

5179  Inner    Circle   Toddle.     Banjo   Select  (Green). 

Banjo  Solo,  Piano  accomp  Fred  Van  Eps 

STANDARD,   INSTRUMENTAL  AND  VOCAL 
SELECTIONS 

5180  French  National  Defile  March  (Turlet), 

Emerson  Military  Band 

5182  Herd  Girl's  Dream   (Alp  Maid's  Dream)  (La- 

bitzky).    Harp,  Violin  and  Flute  Trio, 

Emerson  Instrumental  Trio 

5183  The  Last  Rose  of  Summer  (Moore).  Soprano 

Solo,  orch.  accomp  Laura  Combs 

SACRED  SELECTION 
5187  Holy,  Holy,  Lord  God,  Almighty  (Heber-Dykes). 

Vocal  Quartet  Peerless  Quartet 

HUMOROUS  DIALOGUE 
5189  A  Colored  Man's  Conscience.     Humorous  Dia- 
logue Browning  and  Hughes 


PAROQUETTE  RECORD  MFG.  CO. 


88  For  Me  and  My  Gal  (Mayer)  Campbell  and  Burr 

Those  Quaint  Old  Melodies  (Jacobs)  ...  .Henry  Burr 

89  My  Own  U.   S.  (Edwards), 

John  Wilbur  and  Peerless  Quartet 
My  Hawaiian  Sunshine  (Morgan), 

Webster  and  Gillette 

90  Georgia  Moon  (Barron)  Sterling  Trio 

Sweet  Rose  Marie  (Barron)  Echo  Quartet 

91  'Twas  Only  an  Irishman's  Dream  (Cormack), 

Henry  Burr 

Come  Back  to  Erin  (Claribel)  Henry  Burr 

73  Grand  March  From  "Tannhauser"  (Gagner), 

Rogers'  Concert  Band 

Minuet  (Paderewski)  Rogers'  Concert  Band 

75  America  (McCabe)  Male  Chorus  and  Band 

Dixie  (Emmet)  Male  Chorus  and  Band 

92  Feast  of  the  Flowers  (Losey)   (With  Bird  War- 

blings)  Joseph  Belmont  and  Orchestra 


EDISON  PHONOGRAPHS,  LTD. 


New  Company  Formed  to  Job  Edison  Phono- 
graph Line  in  San  Francisco  Zone — A.  C.  Ire- 
ton  Becomes  Vice-President  and  H.  L.  Mar- 
shall Sales  Manager — An  Important  Move 


A.  C.  Ireton,  formerly  general  sales  manager 
of  the  musical  phonograph  division  of  Thomas 
A.  Edison,  Inc.,  has  resigned  to  become  vice- 
president  and  general  manager  of  Edison  Pho- 
nographs, Ltd.,  a  $400,000  corporation  recently 
organized  to  job  the  Edison  phonograph  line  in 
the  San  Francisco  zone.  The  headquarters  of 
the  new  company  are  at  No.  871  Mission  street, 
San  Francisco,  and  were  opened  on  March  20. 

Harry  L.  Marshall,  heretofore  West  Coast 
supervisor  for  Thomas  A.  Edison,  Inc.,  is  the 
assistant  treasurer  and  sales  manager  of  the  new 
company.  While  officials  of  Thomas  A.  Edi- 
son, Inc.,  have  a  proprietary  interest  in  Edison 
Phonographs,  Ltd.,  it  is  not  to  be  operated  as 
a  branch  house  of  that  company,  but  will  be 
on  the  same  footing  as  any  other  jobber. 

It  is  understood  that  the  Pacific  Phonograph 
Co.,  San  Francisco,  will  discontinue  jobbing  the 
Edison  line  in  the  San  Francisco  territory. 


NEW  PATHE  MICHIGAN  JOBBER 


Michigan  Drug  Co.  Takes  Over  Business  of 
Pathephone  Co.  of  Detroit  as  Distributers 


The  Pathe  Freres  Phonograph  Co.,  Brooklyn, 
N.  Y.,  has  formally  announced  the  appointment 
of  the  Michigan  Drug  Co.,  Detroit,  Mich.,  as 
Pathe  jobber  in  the  State  of  Michigan.  This 
company  takes  over  the  business  of  the  Pathe- 
phone Co.,  of  Detroit,  who  formerly  distributed 
Pathe  products  in  this  territory. 


Valse — "Spring,  Beautiful  Spring"  (Linke), 

Par-O-Ket  Concert  Orchestra 

93  Cohen  at  the  Telephone  George  L.  Thompson 

A  Darkev's  Attempt  at  Suicide. .  .Golden  and  Marlow 

94  I'm  alongin'   fo'   You   (Medley  Waltz)  (Hath- 

away) Par-O-Ket  Dance  Orchestra 

"Wild  Flowers,"  Waltz  (Gruenwald), 

Par-O-Ket  Dance  Orchestra 

95  Banana  Peel  Rag  (One-step)  (Winkler) .  Rogers'  Band 
Honeysuckle  (One-step)   (Johnson) ....  Rogers'  Band 


0PERAPH0NE  MFG.  CORP. 


SEVEN-INCH,  DOUBLE  DISC 
LATEST  POPULAR  SONGS 
1934  Come  Out  of  the  Kitchen,  Mary  Ann  Dunning 


There's  a  Little  Bit  of  Monkey  Left  in  You  and 

Me   Dunning 

1935  What  Do  You  Want  to  Make  Those  Eyes  at  Me 

For   Sam  Ash 


There's  a  Little  Bit  of  Scotch  in  Mary  Dunning 

1936  That  Funny  "Jazz"  Band  from  Dixieland, 

Arthur  Collins 

Yaddie  Kaddie  Kiddie  Kaddie  Koo  Arthur  Collins 

1937  I've  Got  the  Sweetest  Girl  in  Maryland. ...  Dunning 
Here  Comes  the  Groom  Dan  Quinn 

POPULAR  STANDARD  SONGS 

1833  Macushla   Will  Darr 

Any  Place  Is  Heaven  If  You  Are  Near  Will  Darr 

1834-The  Rosary   Margaret  Horton,  Contralto 

For  You  Alone  H.  E.  Geehl,  Tenor 

DANCE  RECORDS 

1631  Poor  Butterfly  (Fox-trot) ..  .Ossman  Banjo  Orchestra 
Hello,  I've  Been  Looking  For  You, 

Ossman  Banjo  Orchestra 

1632  Topsy    (One-step)  Ossman  Banjo  Orchestra 

Havanola    (Fox-trot)  Ossman  Banjo  Orchestra 

1633  Tripping  Along  (Fox-trot)  Orchestra 

Throw  Me  a  Rose   (from  "Miss  Springtime") 

(Waltz)  Orchestra 

1634  There's  Egypt  in  Your  Dreamy  Eyes  (Fox-trot), 

Orchestra 

La  Confession  (Waltz)   Orchestra 

1635  In  the  Garden  of  Romance  (from  "Miss  Spring- 

time")   (Waltz)  Orchestra 

Tremolo  Rag  (Fox-trot)  Orchestra 


The  Michigan  Drug  Co.  is  one  of  the  leading 
concerns  in  the  State  of  Michigan,  and  has  a 
merchandising  outlet  which  will  aid  it  immeas- 
urably in  developing  Pathe  business.  Its  mer- 
cantile and  financial  strength  are  recognized 
throughout  business  circles  in  the  Middle  West. 

This  important  deal  was  closed  by  Joseph  F. 
Collins,  sales  manager  of  the  Pathe  Freres 
Phonograph  Co. 


NEW  MAGNOLA  MACHINE  CATALOG 


Various  Leading  Types  of  Magnola  Talking 
Machines  Illustrated  and  Described — Hand- 
some Sketches  of  Machines  in  Actual  Use 


The  Magnola  Talking  Machine  Co.,  711  Mil- 
waukee avenue,  Chicago,  recently  issued  a  hand- 
somely designed  catalog  largely  in  colors  illus- 
trating and  describing  the  leading  models  of 
Magnola  talking  machines.  The  styles  shown 
are  the  Magnola  75,  Sheraton  design;  Style  100, 
Queen  Anne  design;  Style  150,  Louis  XVI  de- 
sign, and  Style  200,  Adam  design. 

Each  instrument  is  shown  separately  on  one 
page,  together  with  details  of  its  construction 
and  design,  special  attention  being  called  to  the 
balanced  spring  support  of  the  cover,  the  tone 
reflector,  tone  graduator,  universal  sound  box, 
together  with  the  FlexiFile  system  of  record 
filing,  which  is  one  of  the  interesting  Magnola 
features.  On  the  facing  page  is  shown  a  view 
in  colors  of  the  particular  type  of  machine  oper- 
ation. The  sketches  are  original  in  character 
and  for  the  most  part  show  someone  listen- 
ing to  some  particular  piece  being  played  by 
the  Magnola,  with  the  subject  of  the  song  ap- 
pearing as  in  the  mind's  eye  at  the  top  of  the 
sketch.  The  book  should  prove  a  distinct  sell- 
ing help  to  the  dealer. 


COURT  UPHOLDS  VICTOR  CONTRACT 

United  States  District  Court  for  Southern  Dis- 
trict of  New  York  Issues  Permanent  Injunc- 
tion Against  Globe  Talking  Machine  Co. — Let- 
ter Calls  Attention  of  Dealers  to  Contract 
Obligations  and  Cites  Other  Cases 

The  Victor  Talking  Machine  Co.  has  sent  to 
its  dealers  a  circular  letter  calling  attention  to 
the  decision  handed  down  by  the  United  States 
District  Court  for  the  Southern  District  of  New 
York  on  March  12,  holding  that  the  dealers' 
license  agreement  existing  between  the  Victor 
Talking  Machine  Co.  and  the  Globe  Talking 
Machine  Co.  was  good  and  valid  in  law,  and 
enjoined  the  Globe  Co.  from  any  violation 
thereof,  "particularly  from  selling,  marketing, 
leasing  or  otherwise  parting  with  possession,  or 
offering  so  to  do  at  less  than  the  full  list  roy- 
alty price  marked  upon  each  machine  or  record, 
and  upon  the  label  license  fixed  upon  or  ap- 
purtenant thereto,  any  of  the  plaintiff's  patented 
talking  machines  and  sound  records,  or  either, 
of  the  character  recited  in  said  contract." 

Attention  is  also  called  in  the  letter  to  the 
decision  handed  down  in  December  of  last  year 
in  the  case  of  the  Aeolian  Co.  vs.  the  Victor 
Talking  Machine  Co.  The  closing  paragraph 
of  the  letter,  over  the  signature  of  Louis  F. 
Geissler,  reads: 

"We  think  it  proper  to  call  these  judicial  sanc- 
tions of  the  license  agreements  to  your  atten- 
tion at  this  time,  inasmuch  as  they  further  estab- 
lish the  stability  of  your  business,  and  also 
should  prove  an  effective  warning  against  any 
violations  of  your  license  agreement  with  us." 

NEW  STORE  FOR  OWENS  &  BEERS 

Victor  Dealers  Have  Opened  Branch  Store  in 
Brooklyn 

Owens  &  Beers,  81  Chambers  street,  New 
York,  one  of  the  most  successful  Victor  dealers 
in  local  territory,  have  recently  opened  a  new 
store  at  1216  Flatbush  avenue,  Brooklyn,  N.  Y. 
This  store  is  most  attractively  furnished  and 
decorated,  and  the  firm  will  follow  the  same  ag- 
gressive methods  which  have  characterized  its 
business  in  New  York.  It  is  quite  likely  that 
informal  concerts  will  be  held  at  which  many 
well  known  popular  artists  recording  for  the 
Victor  Co.  will  appear  in  person.  These  con- 
certs have  acted  as  a  powerful  stimulus  to  rec- 
ord sales  in  the  New  York  store. 

INCREASE  CAPITAL  STOCK 

The  Paroquette  Record  Mfg.  Co.,  New  York, 
manufacturer  of  the  Par-O-Ket  hill  and  dale 
record,  has  increased  its  capital  stock  from 
$200,000  to  $300,000.  This  company  manufac- 
tures its  records  in  the  Bush  Terminal  Building, 
Brooklyn,  N.  Y.,  with  executive  offices  in  the 
Marbridge  Building,  New  York. 

C.  G.  Baker,  who  handles  Columbia  Grafo- 
nolas,  sheet  music  and  player  rolls  in  Columbus, 
O.,  has  leased  additional  quarters  in  the  Ter- 
minal Building,  at  Third  and  Rich  streets,  which 
will  be  fitted  with  sound-proof  booths  and  de- 
voted exclusively  to  the  Columbia  line. 


READY  REFERENCE  OF  GENERAL  SUPPLIES 


DEALERS 

Send  for  our  "Trial  Proposition"  on  the 
Regina  Hexaphone — the  latest  and  best  pay- 
ing popular  priced  coin-operated  instrument 
for  use  in  public  places. 


211  Marbridge  BIdg.,  34th  St.  and  Broadway,  New  York  City 

Manufacturers  of  Regina  Music  Boxes;  Reginapkones; 
Coin-operated  Mandolin  Orchestrions;  Vacuum 
Cleaners  and  otker  specialties. 


NEEDLES 

WE  MANUFACTURE 

Diamond  needles  for  Edison 
Sapphire  needles  for  Edison 
Sapphire  needles  for  Pathe 

in  stock  ready  for  delivery 
MERMOD  &  CO.,  505  5th  Ave.,  N.  Y. 


Keep  Your  Record  Stock  with 


Costs  about  $2.00  for  250  records  for  50  years 
Send  for  20-page  catalog 

THE  SYRACUSE  WIRE  WORKS, 


SYRACUSE 


NEW  YORK 


THE    TALKING    MACHINE  WORLD 


Some  of  the  Leading  Jobbers 
of  Talking  Machines  in  America 


1856 


1916 


VICTOR 

DISTRIBUTORS 

VICTORS  EXCLUSIVELY 

We  make  a  specialty  of  getting  the  order 
out  on  time — every  time. 

The  Rudolph  Wurlitzer  Co. 

CINCINNATI  AND  CHICAGO 

Tiuo  points  of  supply;  order  from  the  nearer 


W.J.  DYER  &  BRO. 

Saint  Paul,  Minn. 

VICTOR  &  EDISON 

Distributors 


Quick  Service  for  all  points  in  the  North- 
west.   Machines,  Records,  Supplies. 


The  PERRY  B.  WHITSIT  CO. 

Distributors  of 

Victrolas  and  Victor  Records 

COLUMBUS,  OHIO 


GATELY-HAIRE  CO,  Inc. 

//  it's  Victor,  we  have  it 
We  have  it  if  it's  Victor 
ALBANY,  N.  Y. 


This  Refers  to 
You! 

T^VERY  jobber  in  this 
"^country  should  be 
represented  in  this  de- 
partment. The  cost  is 
slight  and  the  advantage 
is  great.  Be  sure  to  have 
your  card  in  this  depart- 
ment of  The  Talking 
Machine  World  for  each 
month.    It  will  pay. 


Where  Dealers  May  Secure 

COLUMBIA 


Product 


Ready,  Full  Stock*,  and  Prompt  Deliveriei 
from  Convenient  Shipping  Centers 
all  over  the  United  States. 

Distributors 

Atlanta,  0»„  Columbia  Grapbopbone  Co.,  03  N. 
Pryor  St. 

Baltimore,  Md.,  Columbia  Graphophone  Co,  111 

West  German  St. 
Boxton,  Columbia  Grapbopbone  Co.,  137  Federal 

St.  >  *  ijt: 

Buffalo,  N.  Y.,  Columbia  Graphophone  Co.,  «22 

Main  St. 

Chicago,  III.,  Columbia  Graphophone  Co.,  14  N. 

Michigan  Ave. 
Cincinnati,  O..  Columbia  Graphophone  Co.,  117- 

118  W.  Fourth  Ave. 
Cleveland,  <>..  Columbia  Graphophone  Co,  1375 

Euclid  Ave. 

Dalian,  Tex,  Columbia  Graphophone  Co.,  1011 
Elm  St. 

Denver,  Colo,  Columbia  Stores  Co.,  505-507  Six- 
teenth St. 

Detroit,  Mich,  Columbia  Graphophone  Co.,  401 

Woodward  Ave. 
Indianapolis,  Ind,  Columbia  Graphophone  Co., 

44  N.  Pennsylvania  St. 
Kansas  city.  Mo.,  Columbia  Graphophone  Co., 

1112  Grand  Ave. 
lios  Angeles,  Cal.,  Columbia  Graphophone  Co., 

745  S.  Broadway. 
Louisville,  Ky,  Columbia  Graphophone  Co.,  403 

S.  Fourth  Ave. 
Milwaukee,  Wis.,  Albert  G.  Kunde,  615  Grand 

Ave. 

Minneapolis,  Minn,  Columbia  Graphophone  Co., 
412-414  Nicollet  Ave. 

New  Haven,  Conn,  Columbia  Graphophone  Co, 
25  Church  St. 

New  Orleans,  La,  Columbia  Grapbopbone  Co., 
517-525  Canal  St. 

New  York  City,  Columbia  Graphophone  Co.,  83 
Cbumbers  St. 

Omaha,  Neb,  Schmoller  &  Mueller  Piano  Co. 

Philadelphia,  Pa,  Pennsylvania  Talking  Ma- 
chine Co.,  210  N.  Broad  St. 

Pittsburgh,  Columbia  Graphophone  Co.,  101 
Sixth  St. 

Portland,  Me.,  Columbia  Graphophone  Co.,  43 

Exchange  St. 
Portland.  Ore.,  Columbia  Graphophone  Co.,  429- 

431  Washington  St. 
Rochester,  N.  Y„  The  Grafonola  Co.,  23  Clinton 

Ave.,  South. 

Salt    Lake   City,   Utah,   Columbia   Stores  Co, 

Dooly  Block. 
San  Francisco,  Cal,  Columbia  Graphophone  Co, 

334  Sutter  St. 
Seattle.  Wash,  Columbia  Graphophone  Co.,  1311 

First  Ave. 

Spokane.   Wash.,   Columbia   Graphophone  Co., 

818  Sprague  Ave. 
Snrincfleid.  Mass.,  Columbia  Graphophone  Co., 

2S9  Main  St.  •       '/r'         '<'"■  f,<  -  ' 
St.  Louis,  Mo.,  Columbia  Graphophone  Co,  1008 
Olive  St. 

Tampa,  Fla,  Tampa  Hardware  Co. 


DEALERS  WANTED— Exclusive  selling  rights 
given  where  we  are  not  actively  represented. 

Write  for  particulars  to  the  Columbia  Graphophone 
Co,  Wholesale  Department,  Woolviorlh  Building, 
New  York. 

Headquarters  tor  Canada: 
Columbia  Graphophone  Co,  S63-6-7  Sorauren  Ave. 
Toronto,  Ont. 


SERVICE 

FIRST 

EXCLUSIVE  VICTOR  JOBBERS 

WHOLESALE 

ONLY 

Standard  Talking 

Machine  Co. 

PITTSBURGH,  PA. 

Victor  Exclusively 

EASTERN  TALKING  MACHINE  CO. 

177  Tremont  Street,  Boston 

VICTOR  DISTRIBUTORS 


Sherman.] pay  &  Co. 

San  Francisco,  Los  Angeles,  Portland,  Seattle,  Spokane 

PACIFIC  COAST  DISTRIBUTORS 
Victrolas  and  Victor  Records,  Steinway  Pianos,  Pianola 
Pianos.  Holton  Band  Instruments 


The  Chicago 
Edison  Jobber 

The  perfection  of  musical 
Instruments  — THE  EDISON 
diamond  disc  PHONOGRAPH 
—with  EDISON  double  disc 
records. 

THE  PERFECTION  OF 
SERVICE— Our  Service. 

The  Perfection  of  advertising 
for  the  dealer — Our  plan. 

The  PHONOGRAPH  CO. 

229  So.  Wabash  Ave.,  CHICAGO 


Southern  Victor  Dealers 

Largest  Stock  VICTROLAS  and  RECORDS. 
Prompt  Shipment  and  Low  Freight  Rates. 

WALTER  D.  MOSES  &  CO. 

Oldest  Music  House  in  Virginia  or  North  Carolina. 
RICHMOND,  VA. 


OLIVER 
DITSON 
COMPANY 

BOSTON 


Largest  VICTOR  Talking 
Machine  Distributors  East  of 
Chicago.   

Creatori  of  "The  Fastest  Victor 
Service."  Let  as  tell  foa  more 
about  our  service. 


Xhe  New  Edison 
Diamond 
Amberola 


The  New  Edison  Diamond  Amberola. 
Model  30.  Retail  price  $30. 


'Stamped  With  the  Edison  Hallmark" 


The  New  Edison  Diamond  Amberola. 
Model  50.  Retail  price  $50. 


meets  the  demand  for  an  instru- 
ment of  Edison  quality  at  a  low 
price. 

Customers  who  de- 
mand an  Edison 
instrument  will  never 
be  satisfied  with  any 
substitute.  No  matter 
what  price  the  cus- 
tomer wants  to  pay, 
there  is  no  need  to  sub- 
stitute when  the  New 
Edison  Diamond  Am- 
berola can  be  pur- 


chased at  retail  for  $30,  $50  or 
$75  and  the  wonderfully  "true 
to  life"  Blue  Amberol  Records 
for  50c  and  75c. 


With  instruments 
from  $30  to  $6000 
and  records  from  50c. 
to  $3,  the  New  Edison 
Diamond  Amberola 
and  the  New  Edison 
(disc)  lines  combined 
present  an  impreg- 
nable front  to  com- 
petition. 


The  New  Edison  Diamond  Amberola. 
Model  75.  Retail  price  $75. 


THOMAS  A.  EDISON,  Inc 

279  Lakeside  Avenue,  ORANGE,  N.  J. 


JOBBERS  OF  THE  NEW  EDISON.  EDISON  RE-CREATIONS, 
THE  NEW  EDISON  DIAMOND  AMBEROLA  AND  BLUE  AMBEROL  RECORDS 


CALIFORNIA 
Los  Angeles — Diamond  Disc  Distribut- 
ing Co. 

San  Fiancisco — Edison  Phonographs, 
•  Ltd.  '        $  •, 

COLORADO 
Denver — Denver  Dry  Goods  Co. 

CONNECTICUT 
New    Haven — Pardee-Ellenberger  Co., 

C'  GEORGIA 
Atlanta — Phonographs,  Inc 

ILLINOIS 
Chicago — The  Phonograph  Co. 

James  I.  Lyons.    (Amberola  only.) 
INDIANA 
Indianapolis — Kipp  Phonograph  Co. 
IOWA 

Des  Moine*r~H*i-ger  &-  Blish. 
Sioux  City— Harger  &  Blish. 


LOUISIANA  ' 
New  Orleans — Diamond  Music  Co.,  Inc. 

MASSACHUSETTS 
Boston — Pardee-Ellenberger  Co. 

MICHIGAN 
Detroit — Phonograph  Co.,  of  Detroit 

MINNESOTA 
Minneapolis — Laurence  H.  Lucker. 
St.  Paul— W.  J.  Dyer  &  Bro.  (Amberola 
only.) 

MISSOURI 
Kansas  City — The  Phonograph  Co.  of 

Kansas  City. 
St.  Louis — Silverstone  Music  Co. 

MONTANA 
Helena — Montana  Phonograph  Co. 

NEBRASKA 
Omaha — Shultz  Bros. 

NEW  YORK 
Albany — American  Phonograph  Co. 


New  York — The  Phonograph  Corp.  of    El-  Paso— El  Paso  Phonograph  Co 

Manhattan.  UTAH 
Syracuse^Frank  EwBolway  &  Serine.    0gden_Proudfit  Sporting  Goods  Co 


Inc 


only.) 

Buffalo— W.  D.  &  C.  N.  Andrews  Co. 
(Amberola  only.) 

OHIO 


Cincinnati — The  Phonograph  Co. 
Cleveland — The  Phonograph  Co. 
OREGON 


of 


Portland — Edison  Phonographs,  Ltd. 

PENNSYLVANIA 
Philadelphia — Girard  Phonograph  Co. 
Pittsburgh — Buehn  Phonograph  Co. 
Williamsport — W.  A.  Myers. 

RHODE  ISLAND 
Providence — J.  A.  Foster  Co.  (Amberola 
only.) 

TEXAS 

Dallas  —  Texas-Oklahoma  Phonograph 

Co. 


VIRGINIA 
Richmond — C.  B.  Haynes  &  Co. 

WISCONSIN 
Milwaukee — The    Phonograph  Co. 
Milwaukee. 


CANADA 

Montreal— R.  S.  Williams  &  Sons  Co., 
Ltd. 

St.  John— W.  H.  Thome  &  Co.,  Ltd. 
Toronto — R.  S.  Williams  &  Sons  Co., 
Ltd. 

Vancouver — Kent  Piano  Co.,  Ltd. 
Winnipeg — R.  S.  Williams  &  Sons  Co., 
Ltd. 

Calgary — R.    S.  Williams  &  Sons  Co., 
Ltd. 
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Victrola  XVI,  electric,  $250 

Mahogany  or  oak 


The  instrument  by  which  the  value  of 
all  musical  instruments  is  measured 
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THE   TALKING   MACHINE  WORLD 


The  Highest  Class  Talking  Machine  in  the  World 


THE  INSTRUMENT  OF  QUALITY 


CLEAR   AS  A  BELL 


THE  public  appreciates  the  many  features 
which  are  exclusive  with  Sonora  and  that  make  the 
Sonora  peerless.    It  is  no  unusual  occurrence  for  a  visitor  to 

inquire  carefully  about  the  technical  features  of  this  phonograph. 

Some  of  Sonora* s  foundations  are: 


(A)  The  beautiful,  natu- 
ral tone^rich,  true, 
clear  —  is  a  result  of 
splendid  design,  careful 
workmanship  and  per- 
fection of  mechanical 
details. 

(B)  The  "Bulge"  (Curved) 
Cabinet  Design  Lines 
are  extraordinarily  grace- 
ful and  attractive. 

(C)  The  Motor  Meter 
(on  the  higher  priced  ma- 
chines) indicates  how 
many  more  records  the 


motor  will  play  without 
rewinding. 

(D)  The  tone  control  is  at 
the  sound  source,  the 
correct  place. 

(E)  The  universality  of 
playing:  Sonora  is 
designed  (not  adapted) 
to  play  all  types  of  disc 
records. 

(F)  The  sound  ampli- 
fier is  constructed  on  cor- 
rect scientific  principles 
to  get  a  clear,  accurate 
tone. 


Sonora  is  bought  for  its  beauty  of  tone  and  construction.  It  will  pay  you  to 
investigate  the  merits  of  this  unequalled  phonograph,  the  winner  of  the  highest 
score  for  tone  quality  at  the  Panama-Pacific  Exposition. 


$45 


Today  write  for  complete  information 
Ten  models 

$60    $75    $100    $150    $175    $190    $250    $350  $1000 


Sonora  Phonograph  Corporation 

GEORGE  E.  BRIGHTSON,  President 

Executive  Offices,  57  Reade  Street,  New  York  City 

BOSTON:  165  Tremont  St.  CHICAGO:  218-222  S.  Wabash  Ave. 

PHILADELPHIA:  1311  Walnut  St.  SAN  FRANCISCO:  616  Mission  St. 

DETROIT:  3  Madison  Ave.  TORONTO:  Ryrie  Building 

Sonora  operates  and  is  licensed  under  BASIC  PATENTS  of  the  phonograph  industry 
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KEEPING  TRADE  ACTIVE  DURING  THE  SUMMER  MONTHS 

Talking  Machine  Dealers  Should  Plan  a  Campaign  to  Make  Their  Instruments  More  Popular  With 
the  Public  and  in  the  Home  the  Coming  Summe'r— How  This  May  Be  Accomplished 


An  old-fashioned  idea  prevails  among  some 
dealers  that  interest  in  the  talking  machine  ends 
with  the  winter,  or  late  spring,  and  therefore, 
dealers  should  relax  in  their  activity  during  the 
summer  and  await  the  fall  months  for  larger 
business.  As  a  matter  of  fact,  now  is  the  time, 
with  the  near  approach  of  summer  and  the  ar- 
rival of  pleasant  weather  to  prepare  for  the 
inauguration  of  an  active  campaign  for  the  use 
of  the  talking  machine  in  country  homes,  in 
public  parks,  amusement  places,  and  camping  out 
resorts.  Where  proper  attention  is  given  to  busi- 
ness during  the  summer  months  it  will  prove 
as  successful  in  the  way  of  sales,  with  the  live 
dealer,  as  during  the  fall  and  winter. 

Results,  however,  will-not  come  automatically 
A  campaign  that  is  carefully  considered  and 
properly  developed  should  be  prosecuted  in 
thousands  of  the  small  towns  and  cities,  par- 
ticularly those  with  small  parks  where  concerts 
are  usually  not  given  during  the  summer 
months. 

What  a  rare  opportunity  for  the  dealer  to  call 
upon  the  village  trustees,  the  town  council,  or 
authorities  of  the  city,  and  emphasize  the  fact 
that  the  talking  machine,  as  now  developed,  is 
one  of  the  great  creations  of  the  age;  that  to-day 
the  greatest  bands  and  orchestras  and  the  great- 
est singers  of  world-wide  fame  can  be  heard 
through  this  medium;  that  it  is  not  only  enter- 
taining but  distinctly  educational — that  music  for 
the  public  is  as  necessary  as  music  in  the  home. 

How  much  better  to  hear  the  perfected  talking 
machine  than  the  incompetent  village  band? 
And  if  there  is  no  village  band,  how  pleasing 
these  concerts  would  be  of  a  summer  evening 
in  the  public  square  or  park. 

Of  course,  this  cannot  be  brought  about  unless 
the  dealers  start  the  ball  rolling.  It  is  necessary 
to  be  aggressive  and  persistent  in  presenting 


the  claims  of  the  talking  machine  to  the  con- 
sideration of  those  in  authority.  It  will  be  found 
in  the  end  not  only  profitable  for  the  dealer,  but 
for  the  community,  for  the  music  of  the  -great 
bands,  orchestras  or  the  singers  of  grand  opera 
of  popular  fame,  cannot  be  heard  without  being 
helpful,  carrying  pleasure,  consolation  and  en- 
lightenment in  their  train. 

Last  summer  a  number  of  talking  machine 
concerts  were  given  in  public  parks  throughout 
the  country.  They  proved  to  be  so  successful 
that  arrangements  have  been  consummated  for 
their  repetition  the  coming  summer. 

Now  the  same  activity  that  is  necessary  to 
bring  the  talking  machine  to  the  attention  of  the 
town  authorities  can  be  displayed  in  the  matter 
of  getting  the  talking  machine  into  the  home  and 
amusement  resorts.  There  is  nothing  so  in- 
teresting or  so  entertaining  for  the  summer 
home  as  the  talking  machine. 

Special  literature  bearing  upon  this  phase  of 
the  talker  should  be  sent  out  by  the  dealer  or 
jobber  in  his  territory.  People  who  leave  town 
for  their  summer  homes  at  the  seashore  or 
mountain  should  be  tabbed  and  circularized. 

The  fact  is  the  business  will  come  to  him  who 
seeks  it;  but,  like  everything  else,  it  means  hard 
work.  It  is  the  kind  of  work,  however,  that 
brings  compensation,  and  that  is  what  the  busi- 
ness man  is  in  business  for. 

Dealers  must  get  over  the  old-fangled  idea 
that  the  talking  machine  is  an  instrument  of 
seasons.  That  might  have  been  true  ten  years 
ago,  but  it " is  not  true  to-day.  The  talking  ma- 
chine is  a  necessity  for  all  days  of  the  year.  And 
this  must  be  continually  pounded  into  the 
people.  But  the  dealers  must  wake  up  to  the 
conditions.  They  can't  expect  the  manufac- 
turers to  do  everything.  They  have  a  duty  which 
they  should  not  shirk. 


THE  ATMOSPHERE  OF  A  STORE 

Has  Much  to  Do  With  the  Amount  of  Busi- 
ness Which  Will  Be  Done— Try  and  See  It 
Through  Customers'  Eyes — Pointers  of  Value 

We  obviously  cannot  see  ourselves  as  others 
see  us  and  yet  it  is  most  important  that  we 
should  be  able  to  make  a  pretty  close  estimate. 
For  no  one  is  it  more  important  than  for  the 
talking  machine  dealer. 

Some  stores,  regardless  of  the  state  of  the 
thermometer,  have  an  atmosphere  of  chilliness 
which  is  positively  repellent  to  the  customer, 
while  others  radiate  so  much  good  will  and 
cheeriness  that  doing  business  is  a  pleasure. 

To  which  class  does  your  store  belong?  Pos- 
sibly to  neither  extreme,  but  which  way  does 
it  lean? 

It  will  quite  possibly  be  difficult  for  you  to 
find  out,  merely  because  you  are  the  proprietor 
of  it.  Your  clerks  will  be  alive  enough,  cheery 
enough  when  you  enter  it  because  you  are  you, 
but  are  other  people  coming  into  the  store 
similarly  affected?  It's  about  up  to  you  to 
find  out. 

Pick  out  some  friend  of  yours  who  is  sensi- 
tive to  such  things.  Ask  him  to  take  mental 
notes  of  other  stores  and  of  your  own.  You 
must  have  some  confidence  in  his  judgment 
and  above  all  you  must  be  willing  to  give  his 
criticism  the  utmost  consideration.  If  you  meet 
his  suggestions  or  criticisms  with  disbelief  and 
argument,  then  no  good  can  come  out  of  the 
experiment.  Depend  upon  it,  there  is  a  very 
decided  discrepancy  between  the  customer's 
opinion  and  the  proprietor's,  and  your  success 
depends  to  a  very  great  extent  upon  your  abil- 
ity to  see  things  in  the  light  in  which  your 
customers  see  them. 


The  thermometer  itself,  by  the  way,  must  not 
be  overlooked.  It  undoubtedly  costs  something 
to  keep  a  store  comfortably  warm  in  winter 
and  comfortably  cool  in  summer,  but  the  money 
so  spent  pays  big  dividends. 

Does  the  customer  find  your  store  cool  and 
refreshing  in  summer  or  does  he  hurry  to  get 
out  of  it  as  quickly  as  possible? 

The  personal  comfort  of  your  clerks  and  your 
own  personal  comfort  produces  an  effect,  but 
the  effect  on  your  customers  is  more  important 
still.  It  is  easy  to  acquire  a  habit  of  dropping 
into  a  store  that  is  really  comfortable,  but  it 
is  just  as  easy  to  avoid  the  store  where  one 
can  scarcely  endure  the  atmosphere. 

These  things  all  come  under  the  head  of 
store  service,  and  it  is  in  store  service  that  the 
public  most  benefit  by  competition.  We  buy 
things  for  the  satisfaction  they  give  us,  and 
no  less  surely  do  we  buy  where  there  is  the 
greatest  satisfaction  in  buying. 

PHONOGRAPH  SINGERS  ON  THE  STAGE 

Well-Known  Record  Artists  Now  Touring  the 
East  and  Entertaining  the  Public — Working  in 
Conjunction  With  Various  Dealers 


The  Phonograph  Singers  is  the  title  of  a  new 
singing  act  now  touring  the  Eastern  States  and 
featuring  the  well-known  record  makers,  Billy 
Murray,  Henry  Burr,  the  Sterling  Trio,  Peerless 
Quartet,  Collins  &  Harlan,  with  Theodore  Morse 
as  pianist.  The  singers  have  made  records  for 
many  years  for  practically  all  the  talking  ma- 
chine companies  and  their  appearance  in  person 
will  serve  to  attract  large  audiences.  Many  live 
talking  machine  dealers  are  co-operating  with 
the  singers,  realizing  that  the  act  affords  the  best 
kind  of  publicity  for  the  records. 


Price  Twenty  Cents 


CONVENTION  FOR  EDISON  DEALERS 

Large  Attendance  Expected  at  Meetings  to  Be 
Held  in  New  York  on  July  12  and  13 — Im- 
portant Trade  Matters  to  Be  Discussed  and 
Elaborate  Tone  Test  to  Be  Given  on  July  13 

It  is  expected  that  at  least  several  thousand 
Edison  dealers  from  all  sections  of  the  country 
will  attend  the  annual  convention  to  be  held  at 
the  Waldorf-Astoria,  New  York,  on  July  12  and 
13,  under  the  auspices  of  Thos.  A.  Edison,  Inc. 

One  of  the  interesting  features  of  the  conven- 
tion will  be  the  question  boxes.  Each  Edison 
dealer  will  be  allowed  to  submit  one  question 
regarding  some  business  matter  that  perplexes 
him.  Question  blanks  will  be  sent  out  on  May  1 
and  should  be  filled  in  by  the  dealer  and  re- 
turned between  May  IS  and  June  15,  so  that  the 
answers  may  be  in  readiness  by  the  time  the 
convention  is  in  session. 

All  addresses  and  discussions  at  the  conven- 
tion will  be  by  the  dealers,  and  the  factory  of- 
ficials will  not  participate  except  to  answer 
questions.  Among  the  topics  to  be  discussed  at 
the  convention  will  be:  "How  I  Can  Make  Tone 
Tests  Pay,"  "How  I  Can  Make  Mechanical  In- 
spection Pay  Profits,"  "How  I  Made  My  Store 
a  Musical  Center  and  Cashed  In  on  It."  A  list 
of  those  who  will  handle  the  various  subjects 
will  be  announced  later. 

In  addition  to  the  addresses  by  the  dealers, 
M.  M.  Blackman,  well-known  jobber  of  Kansas 
City,  will  deliver  his  now  famous  "Soul  Talk." 
Then  there  will  be  staged  a  sales  playlet  similar 
to  the  sketch,  "Bought  and  Nearly  Paid  For," 
given  last  year. 

The  annual  banquet  which  will  be  followed 
by  a  show  will  be  held  on  the  evening  of  July  12, 
and  a  number  of  prominent  Edison  artists  will 
be  in  attendance.  On  the  afternoon  of  July  13 
there  will  be  a  big  tone  test  with  several  famous 
artists  participating,  and  on  July  14  those  dealers 
who  desire  to  are  invited  to  visit  the  Edison 
factory. 

IMPORTANT  DEAL  IN  WHEELING 

Newly  Organized  Company  Takes  Over  Busi- 
ness of  Diamond  Disc  Shop,  That  City 

Wheeling,  W.  Va.,  May  4. — An  important  deal 
was  consummated  in  this  city  last  month  by 
which  a  local  company,  with  H.  L.  Baer,  of 
Baer's  Pharmacies,  as  president,  took  over  the 
Diamond  Disc  Shop  located  at  44  Fourteenth 
street,  exclusive  agents  in  this  district  for  the 
Edison  Diamond  Disc  phonograph.  The  deal  is 
said  to  involve  about  $20,000,  and  the  new  com- 
pany plans  to  push  the  business  very  strongly. 
J.  C.  Gilts,  from  the  Edison  Laboratories,  is 
•general  manager  and  treasurer  of  the  company, 
and  will  have  active  charge  of  the  business. 
The  directors  are  H.  L.  Baer,  Clarence  Feeney, 
of  the  Geo.  S.  Feeney  Co.,  J.  C.  Gilts  and  A.  L. 
Francis. 

THE  TELEPHONE  AS  A  SALESMAN 

How   a   Dealer   Promotes   Sales   of  Records 
Through  This  Convenient  Medium 

A  World  reader  in  a  recent  communication 
advocates  the  use  of  the  telephone  as  a  business 
promoter.  He  says  that  whenever  one  of  his 
salesmen  has  a  few  minutes'  leisure  he  rings  up 
some  of  the  customers  of  the  house  and  de- 
scribes some  new  song  by  a  favorite  composer, 
or  a  couple  of  good  duets,  or  some  new  band, 
orchestra  or  instrumental  records,  whatever  the 
customer  will  be  likely  to  be  interested  in.  Of 
course,  this  implies  some  knowledge  of  the  tastes 
and  requirements  of  the  customers,  but  it  pays 
the  dealer  to  have  this  knowledge  and  to  make 
use  of  it  suggestively  as  often  as  new  goods 
appear.  We  recommend  this  suggestion  to  the 
consideration  of  other  dealers. 
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THE   TALKING    MACHINE  WORLD 


When  the  "Prospect"  List  of  the  Talking 

Machine  Dealer  Should  be  "Scrapped"  By  J.  L.  Loomis 


A  rather  interesting  topic  came  up  for  dis- 
cussion recently  as  to  the  length  of  time  a  pros- 
pect card  should  be  considered  "live,"  and  the 
conclusion  arrived  at  in  substance  was  that  very- 
many  prospects  are  being  carried  on  their  lists 
by  salesmen  which  are  no  more  or  less  than 
an  actual  weakness  thereto,  by  reason  of  being 
really  "dead." 

Now  the  difference  between  a  live  and  a  dead 
prospect  is,  of  course,  the-  simple  difference  be- 
tween the  existence  or  the  non-existence  of  a 
chance  to  sell.  Theoretically,  of  course,  and 
in  the  absolute  sense,  it  may  be  argued  that  so 
long  as  a  person  has  not  bought  an  instrument 
from  a  concern  or  its  competitor  that  person 
is  still  a  prospect.  But  the  practical  side  of 
the  question  is  less  accommodating.  Practical- 
ly speaking,  it  seems  to  be  a  true  and  tried 
maxim  that  no  single  prospect  is  worth  more 
than  a  certain  amount  of  time.  When  that 
amount  of  time  has  been  given,  systematically 
and  after  the  method  of  good  salesmanship, 
the  prospect  should  have  responded;  or  should 
be  considered  dead. 

The  statement  last  made  sounds  radical,  if 
not  wild;  but  there  is  a  growing  school  of  ex- 
pert sales  managers  who  have  come  around 
to  the  view  here  expressed;  namely,  that  less 
time  should  be  given  to  the  cultivation  of  old 
prospects  and  more  time  to  hunting  up  new 
ones. 

If  a  prospective  customer  does  not  buy  at 
the  first  interview  and  cannot  be  convinced  by 
the  ordinary  visit  to  the  store,  the  salesman 
should  certainly  nevertheless  call  again  and  per- 
haps twice  again.  But,  after  so  many  calls, 
any  good  salesman  will  have  found  out  for  him- 
self one  of  two  things.  He  will  have  found 
that  the  customer  was  only  "shopping"  in  the 
first  place,  or  he  will  find  that  some  real  rea- 
son for  not  buying  exists. 

As  a  matter  of  fact,  there  always  are  a  cer- 
tain number  of  people  who  begin  the  prelim- 
inaries to  a  purchase  and  then  shy  off;  and  such 
persons  are  the  hardest  of  any  to  close  up  ulti- 
mately. 

Apart  from  this,  however,  it  is  a  fact  within 
the  experience  of  every  good  salesman  that  pros- 
pects, unlike  wine,  do  not  improve  with  age. 
Of  course,  almost  every  one  of  us  has  had  the 
experience  of  the  prospect  who  showed  up  two 
years  later,  and  proceeded  to  buy,  remarking 
that  he  had  never  forgotten  our  courtesy  the 


first  time,  etc.,  etc.;  and  most  of  us  have  had 
the  experience  of  selling  finally  to  some  one, 
after  whom,  for  some  reason,  we  had  unsuc- 
cessfully run  for  just  as  long.  But  all  these 
are  really  extremely  unusual  cases;  and  to  keep 
one's  card  drawer  filled  with  old  dead  names  on- 
any  such  account  is  not  good  business. 

The  important  point  is  that  we  have  only 
just  about  so  much  time  to  spend  and  our  big- 
gest problem  is  how  best  to  lay  out  our  ex- 
penditure of  that  time.  When  a  prospect  comes 
in  of  his  or  her  own  accord,  then  the  salesman 
who  knows  his  business  may  rightly  regard  that 
prospect  as  not  only  live  but  certain,  unless 
impossible  conditions  immediately  develop.  But 
when  a  prospect  is  dug  up  from  the  outside  and 
promises  to  come  in  some  time  or  other,  then 
it  is  dollars  to  doughnuts  that  if  that  party 
does  not  come  in  as  promised  after  a  little  fur- 
ther argument  or  persuasion  the  prospect  is 
dead;  and  should  be  decently  interred  without 
further  delay. 

There  is  still  another  point.  Every  hour 
spent  in  writing  letters  to,  or  making  calls  on, 
old  prospects  is  an  hour  that  might  have  been 
given  to  developing  new  ones.  The  outside 
salesmen  who  call  on  the  persons  whose  names 
have  been  secured  know  well  that  if  they  can- 
not make  the  sale  within  a  few  weeks  the 
chances  are  slim  of  ever  making  it;  and  grow 
slimmer  with  each  month.  It  is  actually  more 
profitable  to  canvass  from  door  to  door  than 
to  spend  one's  time  running  around  with  a 
bunch  of  old  prospect  cards.  For  when  the  old 
prospect  has  neither  left  town  nor  brought  a 
talker,  the  chances  are  pretty  slim  that  any  in- 
terest or  ginger  can  be  infused  into  him  or  her. 

Some  of  the  best  sales  managers  in  the  coun- 
try are  now  putting  a  time  limit  on  prospects. 
Every  name  that  is  more  than  ninety  days  old 
and  has  not  yet  shown  signs  of  immediate  ac- 
tion is  relegated  to  the  discard.  Where  a  pros- 
pect hangs  fire  for  definite  reasons  that  can 
be  understood  and  that  have  some  real  business 
meaning,  the  card  may  be  retained;  but  where 
three  months  have  elapsed  without  producing 
anything  more  than  desultory  conversation,  the 
funeral  is  performed  quickly  and  quietly,  and 
without  flowers. 

It  is  a  well-known  fact  that  the  greater  part 
of  the  talker  business  is  done  in  sales  to  pros- 
pects who  have  been  dug  up  by  the  outside 
men  and  who  did  not  come  into  the  wareroom 


of  their  own  accord  at  all.  Such  prospects  the 
outside  man  will  not  trouble  much  about,  when 
once  he  finds  himself  unable  to  land  them  at 
the  first  store  demonstration.  If  the  prospect 
is  one  which  deliberately  is  set  aside  for  a  time, 
for  reasons  that  appear  good  to  the  salesman, 
then  the  prospect  may  remain  alive;  but  not 
otherwise. 

The  writer  has  been  in  retail  stores  where  the 
prospect  drawer  seemed  altogether  to  be  too 
much  of  a  fetish.  It  is  well  to  have  system;  in 
fact  it  is  necessary.  We  cannot  run  a  business 
successfully  on  guess-work.  We  must  know 
how  to  concentrate  our  selling  efforts,  and  so 
we  must  have  some  kind  of  system  for  finding 
prospects  as  well  as  a  system  for  selling  them 
if  possible.  But  that  is  one  thing;  and  the 
notion  that  every  name  on  a  prospect  card  is 
going  to  bring  us  in  a  nice  little  commission 
"some  day"  is  a  notion  that  spoils  many  a  good 
salesman. 

It  takes  courage  to  scrap  a  lot  of  nice-look- 
ing names,  just  as  it  takes  courage  to  scrap 
a  nice-looking  lot  of  machinery  that  neverthe- 
less is  out-of-date.  The  reason  in  each  case 
is  the  same,  however.  It  is  that  whatever  pro- 
duces friction  and  clogs  the  wheels  of  business 
must  be  got  rid  of,  and  that  quickly,  if  the  busi- 
ness machine  is  to  travel  smoothly  and  efficient- 
ly along  the  road  of  commercial  success. 


H.  E.  SPEARE  BECOMES  MANAGER 

Of  the  Columbia  Co.'s  New  Retail  Store  at  Fifth 
Avenue  and  Thirty-seventh  Street 


R.  F.  Bolton,  district  manager  of  the  Columbia 
Graphophone  Co.,  New  York,  announced  re- 
cently the  appointment  of  H.  E.  Speare  as  mana- 
ger of  the  company's  new  store  at  Fifth  avenue 
and  Thirty-seventh  street.  This  store  will  be 
ready  for  occupancy  about  the  middle  of  this 
month,  and  from  present  indications  will  be  one 
of  the  finest  establishments  in  the  city. 

H.  E.  Speare  is  well  known  in  local  talking 
machine  circles,  having  been  manager  of  the 
Victor  department  at  the  Lord  &  Taylor  store 
for  the  past  two  years.  He  is  thoroughly  familiar 
with  handling  a  high  class  clientele,  and  is 
ideally  fitted  for  his  new  post. 


Daner's  Standard  Drug  Store,  Mt.  Clemens, 
Mich.,  has  taken  the  agency  for  the  Edison  Dia- 
mond Disc  phonograph  in  that  city. 


DOES  YOUR  iVICTORt SERVICE 


continually  help  to  build  up  your  sales  ? 
Do  you  find  your  record  orders 
steadily  multiplying? 
Do  you  get  prompt 
deliveries? 


Real  Victor 
Service  which  not 
only  gives  complete 
satisfaction    but    which  ac- 
tually increases  your  volume  of  sales 
through    sales    promotion    plans   can  be 
secured  from 


THE  EASTERN  TALKING  MACHINE  COMPANY 

177  TREMONT  STREET  BOSTON,  MASS. 
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Victrola  IV,  $15 

Oak 


1 


Victrola  X,  $75 

Mahogany  or  oak 


Victrola  VIII,  $40 

Oak 


Victrola  XVI,  $200 

Victrola  XVI,  electric.  $250 

Mahogany  or  oak 


Victor  supremacy 

Victor  supremacy  is  the  surest  index  of  which 
way  the  trade  goes. 

It  spells  success  for  every  Victor  dealer. 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.S.A. 

Berliner  Gramophone  Co.,  Montreal,  Canadian  Distributors. 

Important  Notice.    Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special 
processes  of  manufacture,  and  their  use,  one  with  the  other,  is  absolutely  essential  to  a  perfect  Victor  reproduction. 

1  'Victrola  "  is  the  Registered  Trade-mark  of  the  Victor  Talking  Machine  Co.  designating  the  products  of  this  Company  only. 

Warning:  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


.Albany,  N.  Y  Gately-Haire  Co.,  Inc. 

Atlanta,  Oa  Elyea  Austell  Co. 

Phillips  &  Crew  Co. 

Austin,   Tex  The  Talking  Machine  Co.,  of 

Texas. 

Baltimore,  Mil  Cohen  &  Hughes 

£.  F.  Droop  &  Sons  Co. 
H.  R.  Eisenbrandt  Sons,  Inc. 

Bangor,  Me  Andrews  Music  House  Co. 

Birmingham,  Ala.. .  Talking  Machine  Co. 

Boston,    Mass  Oliver  Ditson  Co. 

The  Eastern  Talking  Machine 
Co. 

The  M.  Steinert  &  Sons  Co. 
Brooklyn,  N.  V  American  Talking  Mch.  Co. 

G.  T.  Williams. 
Buffalo,  N.  Y  W.  D.  &  C.  N.  Andrews. 

Neal,  Clark  &  Neal  Co. 

Burlington,   Vt  American  Phonograph  Co. 

Butte,  Mont  Orton  Bros. 

Chicago,   111  Lyon  &  Healy. 

Chicago  Talking  Machine  Co. 

The  Rudolph  Wurlitzer  Co. 

Cincinnati,  O..  The  Rudolph  VVurlitzer  Co. 

Cleveland,  O  The  W.  H.  Buescher  &  Sons  Co. 

The  Collister  &  Sayle  Co. 

The  Eclipse  Musical  Co. 

Columbus,  O  The  Perry  B.  Whitsit  Co. 

Dallas,  Tex  Sanger  Bros. 

Denver,   Colo  The  Hext  Music  Co. 

The  Knight-Campbell  Music  Co. 


Victor  Distributors  = 

Des  Moines,  la  Mickel  Bros.  Co. 

Detroit,  Mich  Grinnell  Bros. 

Elmira,  N,  T  Elmira  Arms  Co. 

El  Paso,  Tex.  W.  G.  Walz  Co. 

Honolulu,  T.  H  Bergstrom  Music  Co.,  Ltd. 

Houston,  Tex  Thos.  Goggan  &  Bro. 

Indianapolis,  Ind.. .  Stewart  Talking  Machine  Co. 
Jacksonville,  Fla. . .  Florida  Talking  Machine  Co. 
Kansas  City,  Mo.... J.  W.  Jenkins  Sons  Music  Co. 

Schmelzer  Arms  Co. 

Lincoln,   Nebr  Ross  P.  Curtice  Co. 

Little  Bock,  Ark  O.  K.  Houck  Piano  Co. 

Eos  Angeles,  Cal.. .  Sherman,  Clay  &  Co. 

Memphis,  Tenn  0.  K.  Houck  Piano  Co. 

Milwaukee,  Wis  Badger  Talking  Machine  Co. 

Minneapolis,  Minn..  Beckwith,  O'Neill  Co. 

Mobile,  Ala...  Wm.  H.  Reynalds. 

Montreal,   Can  Berliner  Gramophone  Co.,  Ltd. 

Nashville,    Tenn. . . .  O.  K.  Houck  Piano  Co. 

Newark,  N.  J  Price  Talking  Machine  Co. 

New  Haven,  Conn. ..Henry  Horton. 

New  Orleans,  La  Philip  Werlein,  Ltd. 

New  York,  N.  Y.. . .  Blackman  Talking  Mach.  Co. 

Emanuel  Blout. 

C.  Bruno  &  Son,  Inc. 

I.  Davega,  Jr.,  Inc. 

S.  B.  Davega  Co. 

Charles  H.  Ditson  &  Co. 

Landay  Bros.,  Inc. 

New  York  Talking  Mach.  Co. 

Ormes,  Inc. 

Silas  E.  Pearsall  Co. 


Omaha,   Nebr  A.  Hospe  Co. 

Nebraska  Cycle  Co. 

Peoria,  111  Putnam-Page  Co.,  Inc. 

Philadelphia,  Pa  Louis  Buehn  Co.,  Inc. 

C.  J.  Heppe. 

Penn  Phonograph  Co.,  Inc. 

The  Talking  Machine  Co. 

H.  A.  Weymann  &  Son,  Inc. 
Pittsburgh,  Pa  W.  F.  Frederick  Piano  Co. 

C.  C.  Mellor  Co.,  Ltd. 

Standard  Talking  Machine  Co. 

Portland,    Me  Cressey  &  Allen,  Inc. 

Portland,  Ore  Sherman,  Clay  &  Co. 

Providence,  R.  I. ...J.  Samuels  &  Bro.,  Inc. 
Richmond,   Va  The  Corley  Co.,  Inc. 

W.  D.  Moses  &  Co. 
Rochester,  N.  Y  E.  J.  Chapman. 

The  Talking  Machine  Co. 
Salt  Eake  City,  TJ. .  Consolidated  Music  Co. 

The  John  Elliott  Clark  Co. 
San  Antonio,  Tex..  Thos.  Goggan  &  Bros. 
San  Francisco,  Cal.  Sherman,  Clay  &  Co. 

Seattle,  Wash  Sherman,  Clay  &  Co. 

Sioux  Falls,  S.  D...  Talking  Machine  Exchange. 

Spokane,  Wash  Sherman,  Clay  &  Co. 

St.  Louis,  Mo  Koerber-Brenner  Music  Co. 

St.  Paul,  Minn  W.  J.  Dyer  ft  Bro. 

Syracuse,  N.  Y  W.  D.  Andrews  Co. 

Toledo,   O  The  Whitney  ft  Currier. 

Washington,  D.  C Cohen  &  Hughes. 

E.  F.  Droop  ft  Sons  Co. 

Robt  C.  Rogers  Co. 
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THE    PULLING    TEST — THE    STRENGTH    IS  THERE 


THE  STRONGEST  ALBUM   MADE  AT  ANYWHERE   NEAR   ITS  LOW  PRICE 


The  WelUKnown  "National" 
Record  Albums 
Are  Always  the  Leaders 


The  only  Sale  and  Conveni= 
ent  Way  to 
Protect  Disc  Records 


For  Durability,  Finish  and 

Artistic  Design 
Our  Albums  Have  No  Equal 


They  are  made  in  the  most 
substantial  man- 
ner by  skilled  workmen 


PATENT  APPLIED  FOR 


STRENGTH   AT  THE   STRESS   AND   STRAIN    POINT        PRACTICALLY   UNBREAKABLE   FOR   REGULAR  USAGE 

We  manufacture  disc  Record  Albums  containing  12  pockets  to  fit  the  Victrola  Cabinets  Nos.  X  and  XI.    We  also  make  Albums  containing  17  pockets. 

With  the  indexes  they  are  a  complete  system  for  filing  all  disc  Records. 
THESE   ALBUMS   ARE  THE   BEST   FOR  VICTOR,   COLUMBIA  AND  ALL   OTHER   DISC  RECORDS 

wrpt'e'^for' 'p^ji'c es solicited  NATIONAL  PUBLISHING  CO.,  239  S.  American  St.,  PHILADELPHIA,  PA. 


S.  ROLAND  HALL  TAKES  CHARGE 


As  Advertising  Manager  of  the  Victor  Talking 
Machine  Co. — Got  Into  Harness  on  May  1 — 
Has  Had  Wide  Publicity  Experience  and  Is 
Acknowledged  a  Leader  in  His  Field 


.come  back  as  'unavailable'  I  chuckle  for  I  know 
where  the  real  market  for  writing  ability  is." 

After  ten  years  with  the  International  Cor- 
respondence School  Mr.  Hall  went  to  Easton, 
Pa.,  as  advertising  manager  of  the  Alpha  Port- 
land Cement  Co.,  one  of  the  "big  four"  in  the 
cement  field,  and  held  that  position  with  dis- 


S.  Roland  Hall,  the  new  advertising  manager 
of  the  Victor  Talking  Machine  Co.,  succeeding 
Henry  C.  Brown  upon  the  advancement  of  the 
latter  to  the  post  of  assistant  to  the  general 
■manager,  comes  into  the  talking  machine  field 
with  a  record  of  long  and  successful  experience 
in  all  branches  of  the  advertising  work,  as  it  is 
expressed,  on  both  sides  of  the  desk. 

Mr.  Hall  entered  the  advertising  field  eighteen 
years  ago  as  office  man  in  the  New  York  office 
of  the  Washington  Star,  Baltimore  News,  In- 
dianapolis News  and  other  publications.  After 
three  years  he  became  connected  with  the  Man- 
hattan Reporting  Co.  which  handled  expert 
reporting  and  published  a  magazine.  Two  years 
later  he  went-  with  the  International  Corre- 
spondence School  as  a  prospectus  and  special 
writer  on  follow-up  matter,  and  was  later  put 
in  charge  of  the  School  of  Advertising  in  which 
capacity  he  prepared  the  present  - International 
Correspondence  School  Advertising  Course  and 
the  I.  C.  S.  Salesmanship  Course.  He  was  also 
chief  instructor  of  their  Field  Representatives' 
Training  School.  While  in  Scranton  he  also 
worked  for  some  time  with  the  Lord  Adver- 
tising Agency. 

In  his  early  days  Mr.  Hall  tried  fiction  writing, 
but  as  he  puts  it:  "I  was  not  long  in  Jearning 
that  my  descriptive  skill,  which  some  editors 
had  praised,  would  better  be  devoted  to  making 
housewives  see  how  much  brighter  life  was 
when  they  used  Shineen  for  their  pots  and  pans 
and  how  Smith's  fertilizer  made  cabbages  grow. 
I  still  write  a  story  or  a  general  article  now  and 
then,  just  for  the  fun  of  the  thing,  but  when  they 


S.  Roland  Hall 

tinction  until  attracted  by  a  broader  opportunity 
offered  him  by  the  Victor  Talking  Machine  Co. 

Mr.  Hall  has  achieved  considerable  reputa- 
tion as  a  writer  of  business  and  advertising' 
articles  for  Printers'  Ink,  Advertising  and  Sell- 
ing, System,  etc.,  and  started  and  ran  for  several 
years  the  Class  Room  Department  in  Printers' 
Ink. 


Metal  Back 

The  Quality 
Album 


The  heavy  Green  Pocke 
opening  on  the  side  by  beinj 
to  a  heavy  piece  of  flexible 
turn  the  Envelopes  are  bou 
of  one  piece  of  metal  fasten 

The  Album  opens  easily. 
Practically  indestructible  wh 

An  Album  you  can  take 
as  you  can  guarantee  it  to 
stand  behind  the  guarantee. 

BETTER  ALBUMS  FOR  YOUR  MONEY— NO 
MATTER  WHAT  GRADE  ALBUMS  YOU  SELL. 

Write  for  Samples  of  Our  Three  Grades 


ts  are  guarded  against 
both  glued  and  stitched 
Duck  Canvas.    Then  in 

nd  to  a  back  consisting 

ed  with  wire  rods. 

and  lies  absolutely  flat. 

ere  the  strain  is  greatest. 

pride  in  recommending, 

your  customers,  and  we 


New  York  Album  &  Card  Co., 


23  LISPENARD  STREET 

NEW  YORK 


He  is  the  author  of  a  number  of  books  in- 
cluding "Advertiser's  Hand  Book,"-  "Salesmen's 
Hand  Book,"  "Stenographer's  and  Corre- 
spondent's Hand  Book,"  published  by  the  Inter- 
national Correspondence  School;  "How  to  Get 
a  Position  and  How  to  Keep  It,"  Funk  &  Wag- 
nall  Co.,  New  York;  "Short  Talks  on  Retail 
Selling,"  Funk  &  Wagnall  Co.;  "Writing  an  Ad-, 
vertisement,"  Houghton,  Mifflin  Co.,  Boston. 

Mr.  Hall  is  a  great  believer  in  carrying  out 
co-operative  plans  with  retail  dealers,  and  has 
also  put  much  effort  into  ways  and  means  for 
improving  the  work  of  retail  sales  people.  As 
advertising  manager  for  the  Victor  Co.  he 
plans  to  carry  out  these  policies  which  already 
have  worked  so  successfully  in  the  talking  ma- 
chine trade. 


OPERAPHONE  CORP^  MOVES  OFFICES 

Headquarters   of    Record  Manufacturers  Now 
Located  at  489  Fifth  Avenue,  New  York 


The  Operaphone  Mfg.  Corp.,  maker  of  the 
Operaphone  talking  machine  records,  has 
moved  its  offices  from  200  Fifth  avenue  to  new 
and  more  centrally  located  quarters  in  the  De- 
pew  Building,  at  489  Fifth  avenue,  near  Forty- 
second  street.  The  new  offices  near  the  termi- 
nal of  the  Queensboro  subway  will  facilitate 
communication  with  the  factory  of  the  company 
in  Long  Island  City  which  is  reached  by  that 
route. 

The  Operaphone  Corp.  is  steadily  increasing 
the  size  of  its  record  lists,  as  well  as  the  record 
production,  and  the  factory  is  being  equipped 
to  take  care  of  the  future  growth  of  the  busi- 
ness without  delay. 


GIVES  UNIQUE  MATINEE  RECITAL 

Miss  Edna  Bailey  Provides  Original  Entertain- 
ment at  Hotel  McAlpin — Is  Assisted  by  New 
Edison  Phonograph  and  Re-Creations 


Miss  Edna  Bailey,  well  known  as  a  society 
entertainer  and  who  makes  a  specialty  of  enter- 
taining children,  gave  a  unique  matinee  recital 
at  the  Hotel  McAlpin  on  last  Saturday  after- 
noon, May  12.  The  program  consisted  of  numer- 
ous dramatic  recitations,  Southern  negro  and 
fairy  tales  and  dialect  stories  presented  with 
the  assistance  of  the  New  Edison  phonograph 
and  Edison  Re-creations  of  Miss  Bailey's  reci- 
tations. The  program  was  interspersed  with 
various  musical  selections  on  the  new  Edison, 
including  the  "Meditation"  from  "Thais,"  a  vio- 
lin solo  by  Albert  Spalding,  the  "Ave  Maria" 
sung  by  Mme.  Rappold  with  violin  obligato  by 
Albert  Spalding,  and  several  other  numbers. 

Miss  Bailey  has  for  some  time  past  been 
recording  for  Thos.  A.  Edison,  Inc.,  and  the  re- 
creations of  her  recitations  have  been  very 
popular.  One  of  Miss  Bailey's  special  talks  to 
children  concerns  "The  Wizard  Who  Lives  in 
an  Orange,"  and  naturally  refers  to  Thos.  A. 
Edison  and  his  works,  although'  the  story  is 
presented  in  the  form  of  a  fairy  tale. 
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Victrola  IV,  $15 

Oak 


Victrola  VI,  $25 

Oak 


Victrola  VIII,  $40 

Oak 


Victrola  IX,  $50 

Mahogany  or  oak 


Victrola  supremacy 

is  real 


It  is  backed  by  its  wonderful 
musical  achievements.  ■  , 

It  is  the  power  behind  the  success 
of  every  Victor  dealer. 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.  S.  A. 

Berliner  Gramophone  Co.,  Montreal,  Canadian  Distributors 

Important  Notice.  Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special 
processes  of  manufacture,  and  their  use,  one  with  the  other,  is  absolutely  essential  to  a  perfect  Victor  reproduction. 

"Victrola"  \3  the  Registered  Trade-mark  of  the  Victor  Talking  Machine  Company  designating  the  products  of  this  Company  only. 

Warning:  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


Victrola  X,  $75 

Mahogany  or  oak 


Victrola  XI,  $100 

Mahogany  or  oak 


Victrola  XIV,  $150 

Mahogany  or  oak 


Victrola,  XVII,  $250 

Victrola  XVII,  .lectric,  $300 

Mahogany  or  oak 
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 NEW  YORK,  MAY  15,  1917  

FOR  the  man  in  a  luxury  line — and  let  us  consider  talking 
machines  as  at  least  semi-luxuries,  for  the  sake  of  argument — 
the  problem  during  these  stirring  times  is  to  differentiate  for  the 
benefit  of  the  trade  between  conservatism  and  false  economy. 
Waste  at  any  time  is  a  little  short  of  criminal,  but  prosperity 
almost  invariably  begets  waste  to  a  greater  or  less  extent. 

Now  comes  the  cry  of  war-time  economy,  particularly  econ- 
omy in  those  lines  that  will  tend  to  protect  supplies  used  in 
military  movements.  It  is  up  to  the  talking  machine  dealer  to 
convince  his  trade  that  the  cutting  out  of  all  expenditures,  except 
those  for  shelter,  heat,  light  and  clothing,  is  the  worst  possible 
policy  to  pursue,  for  the  reaction  from  such  a  policy  will  be 
detrimental  to  the  best  interests  of  the  nation. 

If  every  one  simply  bought  the  absolute  necessities  of  life, 
the  ultimate  result  would  be  that  the  greater  part  of  the  working 
population  of  the  country  would  be  turned  out  of  employment; 
that  their  spending  powers  would  be  cut  off ;  that  they  would  in 
fact  become  actual  charges  upon  the  community. 

To  pursue  a  normal  course  in  spending;  to  enjoy,  for  in- 
stance, the  entertaining  and  educational  qualities  of  music,  means 
that  business  keeps  on  in  the  usual  way  and  every  one  is 
protected. 

It  must  be  understood  that  the  $7,000,000,000  war  fund,  part 
of  which  will  be  loaned  to  the  Allies,  means  that  this  vast  sum, 
and  the  appropriations  that  will  follow,  will  come  back  to  or 
remain  in  this  country  in  the  form  of  payments  for  munitions 
and  the  other  supplies  that  are  made  necessary  to  war.  The 
makers  of  such  supplies  will  profit  by  the  demand  and  in  turn 
their  personal  demands  will  have  to  be  met,  whether  it  be  for 
talking  machines  or  records,  or  for  other  things.  Every  talking 
machine  dealer  should  make  it  his  business  to  convince  those 
with  whom  he  comes  in  contact  that  it  is  only  by  continuing  in 
a  normal  path  and  carrying  out  the  "business  as  usual"  slogan, 
that  the  interests  of  the  industrial  world  as  a  whole  will  be 
protected  and  conserved.  In  other  words,  a  false  and  hysterical 
economy  at  this  particular  time  is  far  worse  than  any  normal 
condition  of  waste. 


A GREAT  many  dealers  are  overlooking  the  immense  possi- 
bilities that  exist  in  developing  the  sale  of  foreign  records. 
There  is  no  city,  or  town,  for  that  matter,  of  any  importance  in 
this  country,  that  has  not  a  large  foreign  population,  and  no 


matter  how  these  people  may  enjoy  the  popular  "hits"  by  Ameri- 
can composers,  yet  down  deep  in  their  hearts  there  is  a  sincere 
love  and  keen  appreciation  of  the  simple  folk  songs,  or  classic 
compositions  of  their  home  lands. 

We  know  of  a  number  of  dealers  who  have  twice  doubled 
their  business  in  foreign  records  during  the  past  year.  They 
have  accomplished  this  by  putting  into  being  a  well  thought-out 
campaign,  whereby  those  people  of  foreign  birth  are  approached 
personally,  or  through  the  newspapers  printed  in  their  own 
language,  and  also  through  circular  work  and  window  displays. 

It  means  a  little  concentration,  and  a  fair  measure  of  work, 
but  the  results  show  a  profit  that  is  beyond  belief  to  those  who 
have  not  considered  this  field  of  Operations.  As  a  matter  of  fact 
there  is  a  ready  demand  for  foreign  records  in  every  dealer's 
community.  The  way  to  get  the  best  results  is  to  first  stock  the 
records  and  then  make  it  known  that  you  have  done  so. 

Foreigners  are  clannish,  live  within  a  small  circle  as  a  rule, 
and  keep  in  close  touch  with  one  another.  When  they  know  that 
they  can  hear  in  their  own  homes  their  favorite  national  songs, 
dance  and  concert  numbers  by  leading  native  artists,  it  will  strike 
them  as  a  very  happy  thought,  and  they  will  pass  the  idea  along, 
with  satisfactory  results  to  the  dealer. 

The  leading  talking  machine  companies  carry  a  very  impos- 
ing list  of  records  that  will  appeal  to  those  desirous  of  handling 
a  department  devoted  to  foreign  records,  and  it  only  needs  a 
little  enterprise,  which,  by  the  way,  will  be  backed  very  enthusi- 
astically by  the  manufacturers,  to  build  up  a  volume  of  sales  that 
will  pay  a  good  profit,  compared  with  the  expense  involved. 
The  matter  is  worth  considering. 


JUDGING  from  the  results  obtained  by  trade  organizations 
already  in  existence,  it  is  difficult  to  see  why  any  city,  even 
small  sized,  should  be  without  its  talking  machine  association 
not  only  for  the  social  atmosphere  brought  about  thereby,  but 
for  the  actual  business  benefits  that  result. 

The  fixed  price  policy  has  served  to  protect  the  talking 
machine  trade  from  many  of  the  difficulties  that  face  manu- 
facturers and  merchants  in  other  lines  of  business,  but  there  are 
still  half  a  dozen  questions  that  can  only  be  settled  by  an  agree- 
ment between  the  dealers  themselves. 

These  questions  include  those  of  the  charging  of  interest  on 
instalment  sales,  the  sending  of  records  on  approval  and  the 
advertising  of  machine  cabinet  combinations  in  a  way  that  gives 
the  impression  of  a  special  sale,  and  it  has  been  proven  that 
dealers  can  solve  these  questions  to  their  own  benefit  through 
mutual  effort. 

Take  the  most  recent  case  of  an  association  in  Washington, 
D.  G.  A  live  wire  man  got  the  dealers  together.  The  result  was 
a  better  acquaintanceship  and  an  agreement  to  charge  interest 
and  a  discussion  of  the  record  approval  plan  that  will  result  in 
some  definite  action.  As  one  prominent  man  of  that  city  put  it: 
"One  of  my  competitors  with  whom  I  cultivated  only  a  bowing 
acquaintance  during  his  score  of  years  in  business,  has  become 
a  fast  friend  as  a  result  of  our  meeting  at  two  sessions  of  the  new 
association.   That  in  itself  is  worth  while." 

Local  talking  machine  merchants  need  not  enter  into  the 
formation  of  a  new  association  with  fear  and  trembling,  for  the 
secretaries  of  successful  associations  already  existing  have  shown 
a  decided  willingness  to  co-operate  with  their  brothers  in  other 
localities,  when  requested  to  do  so. 

The  dealer  who  is  prone  to  decry  conditions  as  they  exist 
in  his  particular  vicinity  may  find  that  the  same  amount  of  effort 
directed  toward  organizing  an  association  may  serve  to  eliminate 
the  very  evils  of  which  he  complains.  At  least  the  attempt  is  worth 
the  making. 


IN  somewhat  less  than  two  months  from  the  time  this  issue  of 
The  World  reaches  its  subscribers,  the  National  Association 
of  Talking  Machine  Jobbers  will  be  holding  its  annual  con- 
vention at  its  favorite  convention  center,  Atlantic  City,  the 
headquarters  being  at  the  Hotel  Traymore,  as  was  the  case  last 
year.  Victor  jobbers  should  arrange  to  attend,  or  at  least  be 
actively  represented  at  the  meeting,  for  the  Arrangement  Com- 
mittee is  now  preparing  an  elaborate  program  of  educational 
matter  for  the  enlightenment  and  benefit  of  the  talking  machine 
men. 
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The  present  trade  and  general  situation  would  appear  to 
make  it  most  desirable  that  the  jobbers  get  together  this  year 
with  a  particularly  earnest  spirit  of  co-operation  and  make 
definite  plans  for  accomplishing  everything  possible  that  will 
insure  the  continued  permanency  and  stability  of  the  trade. 

For  those  who  desire  to  mix  pleasure  with  business,  and  they 
are  in  the  majority,  Atlantic  City  offers  opportunities  for  enter- 
tainment that  are  unsurpassed.  For  the  man  devoted  to  his 
business,  the  convention  offers  a  pleasing  vacation  that  can  be 
made  distinctly  profitable  in  a  business  way. 

This  in  itself  should  be  sufficient  cause  to  get  away  for  a 
few  days  in  July.  The  dates  are  July  9,  10  and  11,  and  the  place 
the  Hotel  Traymore. 


THE  talking  machine  dealer  who  has  not  already  profited  by 
the  demand  for  patriotic  music  as  a  result  of  the  present 
situation,  or  who  has  not  made  definite  plans  to  take  care  of  such 
a  demand,  has  little  claim  to  be  classed  among  the  live  dealers 
of  the  trade. 

The  record  companies  have  prepared  large  lists  of  patriotic 
numbers  for  the  convenience  of  dealers  and  the  public,  but  the 
retailer  should  not  be  satisfied  with  displaying  or  mailing  out 
these  lists.  He  should  go  after  the  patriotic  music  demand  on  his 
own  hook.  The  primary  appeal  for  the  sale  of  patriotic  music 
at  this  particular  time  is  of  course  the  home.  The  dealer  who 
really  wants  to  do  business,  however,  should  find  an  opportunity 
for  the  sale  of  both  machines  and  records  developed  through  the  new 
situation. 

In  practically  every  city,  town  and  village  in  the  East,  for 
instance,  as  well  as  in  many  sections  of  the  West,  there  have 
been  organized  companies  of  Home  Guards,  various  Home  De- 
fense Leagues,  new  battalions  of  Boy  Scouts,  organizations  of 
women  as  nurses,  or  for  other  purposes,  all  of  whom  are  engaged 
in  drilling  at  regular  intervals. 

Such  organizations,  for  the  most  part,  have  no  facilities  to 
employ  band  music  by  which  to  conduct  their  drills  and  many  are 
forced  to  go  through  their  maneuvers  without  the  inspiration 
of  lively  marches.  If  the  dealer  will  look  up  these  local  organi- 
zations he  should  find  a  fertile  field  for  selling  machines  and 
records. 

Good  business  from  a  commercial  viewpoint  and  likewise 
good  work  in  a  patriotic  sense,  for  the  music  of  the  talking 
machine  will  tend  to  add  interest  to  the  work  of  drilling  and 
promote  greater  effort. 


WHETHER  the  war  tax  program  of  the  administration  goes 
through  in  its  present  form  or  not,  the  business  world  may 
feel  assured  that  it  will  be  taxed  and  taxed  heavily  to  provide 
for  the  necessary  funds  to  carry  on  the  conflict  in  which  we  are 
now  engaged.    It  is  to  be  hoped,  however,  that  whatever  the 


final  program  may  be,  the  talking  machine  trade,  while  un- 
doubtedly figuring  in  it,  will  nevertheless  receive  just  treatment 
as  compared  with  other  industries.  Ways  and  means  for  meeting 
taxes  must  be  considered  when  something  definite  is  offered  to 
work  upon,  but  inconsiderate  assessments  will  present  difficulties 
that  will  require  quick  adjustment. 

The  manufacturers  for  the  past  two  or  three  years  have  been 
facing  the  steadily  increasing  cost  'of  materials,  to  say  nothing 
of  unexampled  difficulties  in  obtaining  certain  essential  supplies. 
These  increasing  costs  and  expense  producing  difficulties  have 
been  met,  except  in  a  very  few  cases,  without  adding  to  the  retail 
prices  of  machines  and  records,  but  new  and  heavier  taxes  may 
make  it  impossible  for  the  manufacturer  to  absorb  this  additional 
overhead.  It  will  be  necessary  to  pass  along  the  tax  to  the  ulti- 
mate consumer,  where,  all  other  war  taxes  will,  in  one  way  or 
another,  find  their  resting  place.  Whatever  the  outcome,  the 
talking  machine  industry  can  be  depended  upon  to  adjust  itself 
to  the  new  conditions,  as  it  has  adjusted  itself  to  unusual  conditions 
growing  out  of  the  actual  development  of  the"  business. 

The  trade  has  the  advantage  of  not  being  burdened  with  old 
ideas — for  instance  those  of  a  quarter  of  a  century  ago.  It  is  a 
new  trade  built  on  new  methods  and  as  such  is  quick  to  adjust 
itself  to  any  problem  that  may  arise. 


THE  WORLD  is  right  in  line  with  the  general  sentiment  of  the 
country  in  its  desire  to  be  of  service  to  the  nation,  and  last  month 
the  following  letter  was  sent  to  Grosvenor  V.  Clarkson,  secre- 
tary of  the  Council  of  National  Defense,  Washington,  D.  C. : 
"After  consultation  with  our  board  of  directors,  The  Talking 
Machine  World  has  decided  to  offer  to  all  departments  of  the 
United  States  Government  the  absolute  co-operation  of  our  indus- 
trial publications,  both  in  the  matter  of  editorial  co-operation,  and 
the  free  use  of  advertising  space,  for  the  purpose  of  assisting  the 
Government  in  the  mobilization  of  our  industries,  publicity  in 
methods  of  finance,  and  the  promotion  of  any  project  under- 
taken by  the  Government  during  the  present  condition  of  war. 
We  shall  seek  to  interest  the  active  co-operation  of  the  important 
business  interests  of  the  talking  machine  industry  in  their  local 
centers,  and  shall  hope  to  establish  assistance  in  placing  the  bond 
issue  without  expense  to  the  Government.  In  any  of  these  matters 
your  commands  will  receive  our  prompt  and  immediate  atten- 
tion." 


EVERY  time  a  man  or  woman  is  misled  by  a  false  advertise- 
ment, the  selling  power  of  all  advertising  is  lowered.  Every 
time  a  false,  exaggerated  statement  is  printed  in  an  advertise- 
ment all  advertising  is  discredited  to  a  certain  extent.  As  a 
means  of  self  protection  every  business  man  who  advertises 
and  who  is  a  believer  in  the  value  of  publicity  should  help  to  drive 
out  the  fakers. 


The  TRINITY  of  SERVICE 

VICTOR 

DITSON— BOSTON 

Gets  the  Most  Goods  to  the  Dealer  the  Quickest 

OLIVER  DITSON  CO.        Ditsin         CHAS-  H-  DITSON  &  CO. 

boston  Service  NE w  york 
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Every  money-making  reason  for  carrying 
Columbia  Records  gets  a  50%  increase  in 
strength  by  the  addition  of  the  new  records 
listed  in  the  June  Supplement  (out  May  20th). 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


GREAT  WISCONSIN  TRADE  FIRST  THREE  MONTHS  OF  YEAR 

Slight  Halt  Following  Severance  of  Relations  With  Germany,  But  There  Has  Been  Quite  a  Pick- 
ing Up  in  Trade  Recently — Budget  of  Interesting  News  From  Milwaukee 


Milwaukee,  Wis.,  May  7. — Music  and  microbes 
must  be  divorced  forever,  according  to  the  Mil- 
waukee Association  of  Music  Industries,  which, 
at  a  recent  meeting,  discussed  the  returned  rec- 
ord problem  on  the  basis  of  its  being  an  unsani- 
tary evil.  Many  instances  were  noted  and  re- 
marked on  regarding  the  prevalence  of  disease 
in  certain  homes  of  cities  that  practice  the  re- 
turned record  habit  and  the  undesirability  of 
allowing  any  such  practice  to  continue  because 
of  the  imminent  jeopardy  in  which  it  places 
the  health  of  a  community.  Talking  machine 
records  seem  to  be  peculiarly  suited  to  the  con- 
gregation of  germs  of  variety.  Be  the  disc  one 
of  grand  opera  or  of  ragtime,  it  is  said  that 
diversified  germs,  germesses  and  germlets  dance 
their  dire  dips  of  death  in  the  needle  tracks 
of  the  musical  disc. 

"The  talking  machine  business  in  Wisconsin 
for  the  first  three  months  in  1917  was  by  far 
the  biggest  in  the  history  of  the  state,"  said 
George  F.  Ruez,  president  of  the  Badger  Talk- 
ing Machine  Co.  "This  is  true  not  only  of  the 
Victor  line,  but  others  as  well.  Our  travelers 
report  greater  interest  and  demand  right  now 
than  for  any  corresponding  period. 

"It  is  true,"  added  Mr.  Ruez,  "that  immedi- 
ately following  the  declaration  of  war  there  was 
a  slight  halt,  but  this  merely  gave  dealers  a 
chance  to  catch  up  with  deliveries  on  sales  made 
as  long  ago  as  last  December.  We  are  firmly 
convinced  that  the  present  year  is  going  to  make 
new  records  in  the  talking  machine  industry. 
The  people  of  this  state  are  all  employed  at 
bigger  wages  than  ever  before;  general  mer- 
chandising has  been  profitable,  and  money  is 
plentiful.  In  the  rural  sections  our  dealers  ad- 
vise us  that  they  are  selling  machines  just  as 
fast  as  we  can  deliver  them,"  continued  the 
head  of  the  Victor  wholesale  business  in  Wis- 
consin. "The  farmer  is  making  more  money 
than  ever  before.  I  certainly  am  an  optimist 
on  the  future  of  our  country,  the  outlook  for 
a  prosperous  year  for  Wisconsin,  and  the  pros- 
pects of  the  Victor  in  our  community." 

Peter  F.  Piasecki,  Victor  dealer,  441  Mitchell 
street,  lieutenant-colonel  of  the  Wisconsin  Na- 


"De  StiluS" 


Attached  in  Position 


There  is  an  increasing  demand  for 
a  simple  attachment  that  will  play 
Edison,  Pathe,  or  other  Hill  and 
Dale  records  on  Victor,  Columbia  and 
other  vertical  type  reproducer. 

"DeStihtS"  will  do  it  perfectly 
without  changing  either  the  repro- 
ducer, tone-arm  or  machine  in  any 
way.  Is  easily  attached,  inexpen- 
sive, no  trouble,  no  changing.  Simply 
attach  "DeStiluS"  as  you  would  the 
ordinary  steel  needle.  With  care  will 
last  a  lifetime. 

Retail  price  with  either  Edison  or 
Pathe  sapphire  jewel,  $1.00.  When 
ordering  state  which  is  desired.  Lib- 
eral discount  to  dealers  on  quantity 
order. 

Descriptive  literature  on  request. 
Send  $1.00  for  sample  and  try  it  out. 

OMAR  C.  DeSELMS,  Attica,  Indiana 


tional  Guard,  is  expecting  a  call  to  active  serv- 
ice any  day.  Colonel  Piasecki  is  one  of  our 
oldest  Victor  dealers. 

The  Brunswick  continues  to  be  one  of  the 
best  little  recruiters  in  Milwaukee.  For  five 
weeks  its  snappy  patriotic  melodies  have  put 
spring  and  pep  into  the  pedal  appendages  of 
Wisconsin  youths.  The  advantageous  location 
of  the  store  of  the  Brunswick  representative, 
Emil  O.  Schmidt,  on  the  mezzanine  floor  of  the 
rotunda,  gives  the  Brunswick  every  opportunity 
to  play  its  lively  tunes  to  the  crowds  of  visitors 
to  the  military  quarters  in  the  Plankinton  Ar- 
cade. 

L.  C.  Parker,  manager  of  the  Victrola  de- 
partment of  Gimbel  Bros.,  was  recently  the  prin- 
cipal speaker  at  an  enthusiastic  meeting  of  the 
Salesmanship  Club,  of  which  he  was  the  first 
president. 

Lawrence  McGreal,  president  of  the  Pathe- 
phone  Co.  of  Wisconsin,  recently  made  an  ex- 
tensive trip  throughout  the  entire  northern  part 
of  Wisconsin. 

The  largest  Grafonola  department  in  the  state 
of  Wisconsin  is  located  in  Racine,  at  the  depart- 
ment store  of  Bloch's. 

The  Phonograph  Co.,  Edison  dealer,  has  filed 
an  amendment  to  its  articles  of  incorporation. 

The  Aeolian-Vocalion,  represented  here  by 
the  Edmund  Gram  Piano  House,  will  make  a 
strong  appeal  at  Oconomowoc  this  summer. 
Oconomowoc  is  one  of  the  leading  summer  re- 
sorting cities  in  the  Middle  West  and  the  ap- 
pointment by  P.  A.  Seeger,  head  of  the  de- 
partment at  Gram's,  of  a  new  representative  in 
the  City  of  Lakes  presages  progress  for  the 
Vocalion.  Mr.  Seeger,  head  of  the  phonograph 
department  at  Gram's,  reports  the  business  for 
March,  1917,  to  have  been  one  hundred  and 
fifteen  per  cent,  in  excess  of  that  for  the  same 
month  last  year. 

H.  M.  .Hahn,  manager  of  the  Edison  depart- 
ment, recently  handed  in  his  resignation,  which 
took  effect  May  1. 

The  Edison  Shop,-  211-215  Second  street,  has 
as  its  chief  diversion  the  conducting  of  tone 
tests.  Thousands  of  people  not  long  ago  heard 
the  Edison  on  the  stage  at  the  Majestic  Theatre 
play  a  xylophone  duet  with  Frisco,  said  to  be 
high  among  the  wizards  of  that  instrument.  The 
Edison  Shop  furnished  the  machine.  


Mrs.  William  J.  Voss,  who  for  ten  years  con- 
ducted a  Victrola  and  sporting  goods  store  in 
Appleton,  recently  disposed  of  her  entire  stock 
to  M.  L.  Carroll,  of  this  city. 

The  Popular  Science  Monthly,  in  a  recent 
issue,  commented  favorably  on  the  Record-Lite, 
the  recent  invention  of  George  E.  Bernecker, 
the  Milwaukee  inventor,  which  is  produced  and 
distributed  by  the  Record-Lite  Co.,  Inc.,  at  135 
Second  street,  Milwaukee.  This  device  which 
protects- records  is  growing  in  favor. 

O.  C.  Jones,  the  musical  instrument  man  of 
Randolph,  has  opened  a  branch  store  in  Fox 
Lake,  Wis.  The  Edison  line  is  handled,  with 
Mrs.  W.  E.  Hotchkiss  as  manager. 

Among  local  talking  machine  dealers  who  will 
again  make  the  annual  trip  with  the  Merchants 
and  Manufacturers,  is  Albert  G.  Kunde,  Colum- 
bia dealer.  The  trip  of  the  association  through 
Wisconsin's  little  business  cities  this  year  will 
extend  over  five  days,  commencing  June  11.  It 
is  a  great  trade  promoter. 

Charles  T.  Caldwell,  who  recently  purchased 
the  jewelry  business  of  Rudolph  Kaempf,  in 
New  Brillion,  will  install  the  Edison  line  of 
phonographs  and  records. 

The  Brunswick  will  be  handled  in  West  Bend 
by  the  Kapfer-Moenning  Furniture  Co.,  who 
have  fitted  their  stores  with  comfortable  dem- 
onstration booths. 

A.  Wuilleumier,  Monroe,  has  built  a  new  Edi- 
son recital  parlor  in  his  store. 

M.  W.  Brand,  piano  dealer,  Sheboygan,  Wis., 
has  been  made  the  Sheboygan  county  represen- 
tative for  the  Puritan  phonograph,  produced  by 
the  United  Phonographs  Corporation  of  She- 
boygan. 

J.  F.  Meagher,  engaged  in  the  musical  instru- 
ment business  in  Madison,  and  Miss  Mabel 
Braun,  of  Sheboygan,  were  recently  married  in 
the  University  Chapel,  Madison,  by  the  Rev. 
Father  Henkle.  Mr.  Meagher  is  a  partner  in 
the  Forbes-Meagher  Co.,  pianos  and  Victrolas. 

Two  dozen  phonographs,  several  dozen  rec- 
ords, and  several  dozen  boxes  of  needles,  or- 
dered from  Germany  before  the  European  con- 
flict began,  and  which,  according  to  foreign  ad- 
vice, left  Europe  on  September  23,  1914,  arrived 
in  Monroe,  Wis.,  about  a  month  ago.  The  ship- 
ment was  received  by  the  Ingold  Importing 
Co.  From  the  markings  on  the  box  it  has 
been  deduced  that  the  shipment  had  been 
started  and  then  recalled  and  had  lain  at  Rot- 
terdam, Holland,  for  over  a  year.  "All's  well 
that  ends  well." 


PERSONAL  SERVICE 

The  members  of  our  Company  are  always  available  and 
will  gladly  see  you  personally  or  write  you  at  any  time  we 
can  possibly  serve  you. 

Why  not  communicate  at  once  with  us? 

BADGER  TALKING  MACHINE  CO.  VZiSCSS. 

VICTOR  DISTRIBUTORS 
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Otto  Heineman  Phonograph  Supply  Co. 


INCORPORATED 


25  WEST  45th  STREET,  NEW  YORK 
FACTORIES,  ELYRIA,  OHIO— NEWARK,  N.  J. 


CHICAGO 


ATLANTA 


SEATTLE 


TORONTO 


We  Announce  the  Amalgamation 


of  the 


Otto  Heineman  Phonograph  Supply  Co.,  Inc. 


NEW  YORK,  N.  Y. 


am 


A.  F.  Meisselbach  &  Bro. 

NEWARK,  N.  J. 

The  Meisselbach  motor  will  continue  to  be  manufactured  under 
the  present  efficient  management  of  Messrs.  A.  F.  Meissel- 
bach and  Pliny  Catucci,  and  this  plant  will  be  known  as  the 


MEISSELBACH  DIVISION 

of  the 

OTTO  HEINEMAN  PHONOGRAPH  SUPPLY  CO.  Inc. 


President 
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SEEKING  A  SOLUTION  TO  ANNOYING  EXCHANGE  PROBLEM 


Milwaukee  Association  of  Music  Industries  to 
Problems  Should  Be  Solved  as  Easily  in  the 


Milwaukee,  Wis.,  May  5.— With  all  the  pros- 
perity that  local  dealers  in  talking  machines 
have  enjoyed  during  the  beneficent  months  of 
the  immediate  past  several  bugbears  to  the  busi- 
ness have  crawled  about  the  "pie"  to  harass 
and  vex  even  the  greatest  optimists.  One  of 
those  bugbears  is  represented  in  the  "e.xchange" 
jinx. 

"It  is  about  time  that  something  were  done  to 
settle,  or  at  least  to  offer  a  solution  to,  the  big 
problem  of  the  talking  machine  business  that 
has  threatened  every  dealer  at  various  times;  it 
is  the  business  of  exchanging  old  instruments 
for  new,"  said  the  manager  of  a  leading  down- 
town establishment  a  short  time  ago. 

"We  have  a  list  of  about  100  people  who  came 
to  us  in  several  months'  time  and  offered  to  take 
a  machine  of  the  line  we  represent  provided  that 
we  would  take  their  old  machines  in  on  the 
deal,"  said  another  musical  instrument  man. 
"Surely,  there  must  be  a  solution  of  the  ex- 
change problem.  If  we  had  but  an  outline  sketch 
of  a  plan  or  idea  which  we  might  follow  we 
would  consider  it  a  big  step  toward  solving  the 
difficulty.  Up  to  the  present  time  there  has  not 
been  offered  even  the  slightest  'tip'  as  to  some 
organized  system  of  dealing  with  the  subject." 

Would  a  clearing  house  solve  the  problem? 

The  Milwaukee  Association  of  Music  Indus- 
tries will  take  up  the  matter  at  its  next  meeting. 
The  association  has  among  its  members  nearly 
every  prominent  dealer  in  musical  instru- 
ments in  the  city.  It  was  organized  last  Febru- 
ary for  promoting  the  business  and  social  in-' 
terests  of  the  musical  instrument  element.  Its 
meetings  are  a  kind  of  "open  house"  to  expres- 
sion. Since  its  inception  only  a  short  time  ago 
many  matters  have  come  before  its  rostrum.  It 
has  done  much  to  alleviate  the  evil  of  returned 
records  in  Milwaukee. 

Members  of  the  association  believe  that  the 
exchange  problem  in  talking  machines  can  be 


Take  Up  Subject  at  Next  Meeting — Exchange 
Talking  Machine  as  the  Automobile  Trade 


solved  as  easily  as  the  used  car  difficulty  in  the 
automobile  line  is  being  coped  with — and  sucess- 
fully.  Talking  machine  dealers  in  all  parts  of 
the  country  know  that  a  home  which  is  already 
equipped  with  a  talking  machine  is  open  to  an- 
other sale,  provided  the  old  machine  is  taken 
into  the  deal.  Could  there  be  offered  some 
definite  idea  as  to  how  the  dealers  might  get 
together  on  the  subject  and  offer  organized  re- 
sistance to  the  evil  and  thereby  resolve  it  into  a 
solution,  a  great  service  would  be  rendered. 

Not  so  long  ago  automobile  dealers  of  some 
parts  were  getting  ready  to  give  up  in  disgust 
because  of  the  exchange  proposition  in  dealing 
in  automobiles.  Now  every  dealer  in  America 
has  at  his  service  a  current  weekly  report  on 


the  value  of  every  kind  of  used  car  in  every 
important  city  of  the  United  States. 

"It  is  not  necessary  that  the  solution  of  the 
used  talking  machine  problem  be  based  in  the 
same  manner  as  that  of  the  used  car  difficulty," 
said  a  member  of  the  association,  "but  certainly 
there  ought  to  be  a  step  in  the  direction  of 
clearing  up  in  the  minds  of  the  dealers  just  how 
the  problem  should  be  handled,  how  much  the 
old  machine  is  worth,  where  it  should  be  resold, 
and  many  other  things  known  only  to  the 
dealers  themselves." 

"If  the  used  car  problem  can  be  settled  there 
is  no  reason  why  we  should  not  expect  at  least 
a  few  ideas  as  to  how  the  used  machine  difficulty 
can  be  coped  with,"  said  Henry  M.  Steussy,  of 
the  Steussy-Schulz  Piano  Co.,  Magnola  and 
Pathe,  525  Grand  avenue,  and  secretary  of  the 
association  that  is  determined  to  blaze  the  trail 
as  a  pioneer,  believing  that  there  is  a  solution. 


TALKER  TRADE  BASIS  FOR  EDITORIAL 

Increase  of  Columbia  Graphophone  Co.  Business 
in  Canada  During  the  War  Referred  to  by 
Literary  Digest  as  Proof  That  Business  in  the 
United  States  Has  Nothing  to  Fear 


The  fact  that  the  business  of  the  Columbia 
Graphophone  Co.  in  Canada  during  1915  was  the 
greatest  in  the  history  of  the  company,  and  that 
the  total  business  of  the  company  in  Canada  for 
1916  was  just  100  per  cent,  greater  than  that  for 
the  preceding  year,  has  been:  used  by  the  Liter- 
ary Digest  in  an  editorial  argument  to  show  that 
business  in  the  United  States  has  nothing  to  fear 
as  a  result  of  this  country  being  at  war. 

Commenting  upon  the  question  of  business 
and  war,  the  Literary  Digest  says: 

"Canada  has  been  at  war  for  nearly  three 
years,  sending  great  numbers  of  men  to  the 
front,  utilizing  its  available  resources  to  the 
utmost,  bearing  its  full  share  of  the  struggle. 
But  these  efforts  have  assuredly  not  spelled  dis- 
aster for  manufacturers  and  Canadian  business. 
It  is  safe  to  assume  that  our  participation  in 
the  war,  which  is  likely  to  involve  a  much 


smaller  sacrifice  relatively  than  Canada  has 
made,  will  prejudice  American  business  even  less. 
That,  of  course,  is  the  attitude  of  the  Ameri- 
can business  community.  When  Europe  went  to 
war  American  business  was  anxious  and  uncer- 
tain. When  America  went  to  war  it  was  calm 
and  self-contained.  It  had  had  a  chance  to 
understand  the  problem  better,  to  take  stock  of 
itself.  As  evidence  of  this  state  of  mind  we 
may  take  the  authentic  statement  that  the  great 
national  advertisers  of  America,  far  from  con- 
templating retrenchment  in  their  expenditures 
for  newspaper  and  magazine  space,  are  prepar- 
ing in  many  cases  to  place  larger  orders. 

"There  is  thus  every  reason  for  business  con- 
fidence. With  an  assured  market  for  everything 
that  can  be  produced  or  manufactured,  with  a 
financial  organization  fully  capable  of  meeting 
the  needs  of  the  situation  and  any  special 
emergency  that  might  arise,  and  with  the  pos- 
session of  the  largest  stock  of  gold  ever  accu- 
mulated in  any  country  in  the  history  of  the 
world,  the  United  States  is  as  well  protected 
against  mischance  as  is  humanly  possible  under 
the  circumstances. 


A  Talking  Machine  is  known  by  the  Motor  it  has. 
Motor,  and  the  satisfactory  service  rendered  by 


It  is  impossible  for  it  to  be  any  better  than  its 


has  prompted  many  phonograph  makers^to  make  the  Meisselbach  a  part  of  their  standard  equipment. 


We  have  done  so  much  experimenting  for  you — thousands  of  dollars 
being  invested  in  laboratory  work  alone — that  the  Meisselbach  motor  is 
as  nearly  perfect  as  human  ingenuity  and  mechanical  supremacy  can 
create. 


We  would  like  to  say  that  you  will  have  more  time  to  SELL  talking 
machines  if  you  have  FEWER  MOTOR  TROUBLES.  No  motor 
is  yet  perfect,  but  manufacturers  have  told  us  that  the  Meisselbach 
motor  gives  the  least  trouble  and  the  greatest  satisfaction. 


This  is  our  No.  16  motor,  which  will  play  five  10-inch  or 
three  12-inch  lateral  cut  records  with  one  winding.  Double 
springs,  made  from  the  highest  quality  material.  Worm 
driven  governor.  Cast  iron  frame.  One-piece  forged  crank 
handle. 

The  lever  shown  on  top  of  motor  is  the  underneath  gover- 
nor brake  stop.  A  Speed  Indicator  and  Dial  is  furnished  with 
this  motor.  Exceptionally  silent  winding  mechanism  and 
silent  running. 

By  the  turn  of  one  screw,  the  spring  cup  can  be  easily  re- 
moved. When  you  see  this  motor,  it  represents  the  highest 
quality,  for  it  has  been  made  by  a  concern  that  has  had  thirty 
vears'  experience  in  this  line.  We  also  manufacture  TONE 
ARMS,  SOUND  BOXES,  and  other  parts. 


Pioneers  in  the  Development  of 
Quality  Talking  Machine  Motors 


A.  F.  MEISSELBACH  &  BRO. 

Factory:  29-31  CONGRESS  STREET  and  22-30  PROSPECT  STREET 


Newark,  N.  J. 

Offices:  29  CONGRESS  STREET 
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There,  is  no  higher  standard  than 
the  Edison  standard.  It  was  to 
this  exacting  standard  that  the 
New  Edison  was  designed  by  a 
master  mind  and  wrought  by 
master  hands. 

Doesn't  the  New  York  Globe  call 
the  New  Edison  "The  Phonograph 
With  a  Soul"?  Doesn't  the 
New  York  Tribune  say  "  Edison 
has  Snared  the  Soul  of  Music"  ? 
And  doesn't  the  St.  Louis 
Republic  say  that  "The  problem 
of  music  in  the  home  is  solved 
when  the  singing  of  the  greatest 
artists  is  made  possible  by  an  in- 
strument that  does  not  betray 
itself  in  the  very  presence  of  the 
artist  herself"? 

What  more  can  we  add? 


THOMAS  A.  EDISON,  Inc. 

279  Lakeside  Avenue,  ORANGE,  N.  J. 


Jhe  NEW  EDISON 
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The  Edison  Hall-mark  stands 
for  super -excellence.  It  is  an 
asset  on  which  every  Edison 
dealer  places  the  highest  value, for 
it  means  that  any  product  bearing 
it  is  already  half  sold. 

Edison  dealers  operating  under 
the  Edison  Probationary  Zone 
plan  have  enjoyed  almost  un- 
believable increases  over  all 
previous  sales  records.  The  Edison 
Probationary  Zone  Policy  is  a 
healthy  stimulant  that  constantly 
keeps  the  dealer  keyed  up  to  his 
best  sales-producing  pitch. 


What  is  the  Edison  Probationary 
Zone  Policy?  Address 


THOMAS  A.  EDISON,  Inc. 

279  Lakeside  Avenue,  ORANGE,  N.  J, 
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How  the  Talking  Machine  Dealers  Can  Best 
Do  Their  Duty  to  the  Flag  » 


By  Howard  Taylor  Middleton 


As  I  write  this,  on  the  morning  of  April  26, 
word  has  come  that  a  little  blue-clad  sailor  boy 
crouching  behind  the  U.  S.  S.  "Mongolia's"  six- 
inch  gun  has  fired  the  first  shot  of  the  war,  and 
in  doing  so  has  sent  to  the  bottom  a  German 
submarine.  This  means  that  the  conflict  has 
actually  begun  and  that  the  stern  reality  of  a 
world  conflict  is  upon  us. 

Have  you  given  thought  to  the  question,  Mr. 
Dealer,  of  doing  your  part  toward  hastening  an 
early  and  satisfactory  solution  of  this  terrible 
problem  which  now  confronts  us? 

Do  you  realize,  I  wonder,  that  there  are  few 
business  men  in  a  better  position  than  yourself 
to  kindle  the  flames  of  patriotism  and  keep  them 
burning? 

Upon  your  shelves  are  many  records  longing 
for  the  opportunity  to  speak,  sing  and  play  their 
way  into  the  hearts  of  (until  now)  passive 
Americans,  who  are  but  waiting  for  a  final  spark, 
such  as  a  patriotic  song,  superbly  sung,  can 
light,  to  set  their  steps  in  the  direction  of  a 
recruiting  station. 

When  postmasters  throughout  the  country 
are  gathering  recruits  by  the  hundreds  at  the 
request  of  their  government,  why  should  not 
you,  with  your  vastly  superior  facilities,  do 
more? 

Patriotic  window  displays  are  already  in  the 
field  with  their  call  to  arms  spirit.  In  one  Wes- 
tern city  a  prominent  dealer  has  established 
a  talking  machine  at  each  recruiting  station, 
and  this  is  as  it  should  be,  but  there  is  much 
more  to  be  done. 

You  should,  by  every  means  in  your  power, 
hammer  home  the  fact  that  every  citizen  must 
assume  a  share  in  the  responsibilities  of  this 
greatest  of  all  crises.  I  know  of  no  better  way 
to  do  this  than  through  the  medium  of  patriotic 
records.  Have  them  constantly  in  evidence. 
Arrange  no  concert,  however  brief,  without  a 
generous  sprinkling  of  war  songs,  thrilling  mili- 
tary marches,  and  speeches  by  great  men  whose 
oratory  in  days  that  are  gone  helped  to  lift  our 
beloved  land  to  the  peerless  position  she  now 
holds,  that  of  the  greatest  country  on  the  earth. 

If  ever  in  all  your  life,  Mr.  Dealer,  you  were 
glad  to  be  an  American,  you  should  be  so  now. 
When  a  country  enters  a  world  war,  not  for  the 
love  of  conquest,  not  for  the  high-flung  hope 
of  mighty  indemnities  to  be  levied  upon  a  van- 
quished foe,  but  simply  in  order  that  civiliza- 
tion and  not  barbarism  shall  triumph  upon  the 
earth,  then  it  is  that  the  man  who  can  claim 
that  country  as  his  own  should  be  proud  indeed. 
But  we  were  speaking  of  records. 

While,  as  I  said  before,  there  are  many  records 
already  listed  which  may  be  used  to  the  greatest 
advantage  toward  establishing  patriotism  in  our 
land,  it  is  for  the  manufacturers  to  come  to 
the  fore  with  great  masterpieces  along  this  line 
that  will,  by  their  irresistible  appeal,  make  your 
labors  easier. 

If  I  were  a  recording  laboratory  director  to- 
day, I  would  rush  post  haste  to  Washington  and 
arrange  with  General  Joffre,  the  idol  of  the 
French  people  and  the  hero  of  the  Marne,  for- 
mer Premier  Viviani,  and  other  members  of  the 
French  War  Commission  now  in  this  country, 
to  place  upon  everlasting  discs  a  call  from  the 
citizens  of  La  Belle  France  to  the  citizens  of 
America.  If  it  so  happens  that  these  gentlemen 
do  not  speak  English,  that  need  not  matter,  for 
upon  the  reverse  side  of  the  record  I  would 
have  engraved  a  translation  by  a  competent 
American  artist. 

Mr.  Balfour,  and  his  staff  of  doughty  English- 
men, some  of  them  fresh  from  the  trenches  of 
somewhere  in  France,  who  are  also  in  Washing- 
ton at  this  writing,  would  be  asked  to  talk  to 
the  recording  apparatus  about  the  war,  making 
clear  the  fact  of  how  eagerly  the  entente  troops 
are  waiting  for  the  planting  of  the  Stars  and 
Stripes  along  their  battle  line. 


I  would  invite  Irvin  S.  Cobb,  that  golden- 
tongued  gentleman  from  Kentucky,  who  knows 
all  the  details  of  the  horrors  of  the  German  ad- 
vance at  the  beginning  of  the  war,  because  he 
witnessed  them,  to  tell  his  gruesome  story  to  the 
disc  lest  we  treat  the  persecution  of  Belgium 
too  lightly. 

Up  to  April  25,  123.000  volunteers,  10,000  of 
them  negroes,  have  signified  their  willingness  to 
go  to  France  with  Theodore  Roosevelt,  thus 
proving  his  value  as  a  recruiting  agent  and  his 
standing  as  a  patriot.  Mr.  Roosevelt  has  made 
records  before  and  I  would  lose  no  time  in  hav- 
ing him  duplicate  his  performance  before  the 
recording  horns.  ■  An  earnest  plea  for  enlist- 
ment from  the  lips  of  this  magnetic  personality, 
and  widely  circulated  through  the  medium  of  the 
talking  machine,  would  be  of  the  greatest  pos- 
sible assistance  to  the  government  at  this  time. 

I  imagine  there  must  be  many  British  and 
French  military  bands,  now  at  the  front,  whose 
records  are  listed  in  the  foreign  catalogs  of  the 
various  companies.  Would  it  not  be  wise  to 
investigate  this  subject  thoroughly  with  the  end 
in  view  of  featuring  selections  played  by  them? 
If  ensemble  photographs  could  be  procured  and 
used  for  window  display  purposes,  etc.,  in  con- 
nection with  the  records,  so  much  the  better. 

I  understand  that  the  government  is  collabo- 
rating with  the  moving  picture  corporations 
toward  the  stimulation  of  recruiting,  and  I  can 
but  wonder  why  the  same  thing  has  not  been 
done  by  Uncle  Sam  and  the  talking  machine 
fraternity.  Why  would  it  not  be  well  for  a 
famous  soldier,  like  Gen.  Leonard  Wood,  for 
instance,  to  address  the.  people  through  the 
talking  machine?  Let  us  go  still  another  step, 
and  ask  the  President  of  the  United  States  to 
show  these  people  their  duty  by  this  attractive 
method. 

It  is  true  that  this  has  been  done  by  the  pub- 
lic press,  but  there  is  a  certain  novelty  and  ap- 
pealing force  in  the  spoken  word  that  carries 
far  above  the  written  word;  this  is  common 
knowledge.  A  speech  by  Woodrow  Wilson,  de- 
livered by  a  talking  machine  at  a  recruiting 
station,  would  draw  a  crowd — that  goes  without 
saying.  In  that  crowd  there  would  naturally 
be  a  number  of  young  Americans  eligible  and 


willing  to  enlist,  and  just  such  a  dramatic  appeal 
as  this  call  from  the  lips  (not  the  pen)  of  their 
President  would  send  them  surging  into  the 
service. 

Not  only  at  the  recruiting  stations,  Mr.  Dealer, 
but  in  your  store  as  well,  would  a  Wilson  record 
be  popular.  You  should  use  your  best  endeavors 
to  bring  this  idea  before  your  manufacturer  at 
once  in  order  that  such  a  record  may  be  on  the 
market  without  delay. 

The  slogan  upon  every  lip  to-day  is  "Stand  by 
the  President,"  thus  showing  the  faith  his  fellow- 
citizens  have  invested  with  him;  also  their  appre- 
ciation of  his  splendid  stand  for  the  right. 
Therefore,  they  would  welcome  a"  spoken  word 
from  him  with  open  ears.  A  record  by  President 
Woodrow  Wilson  is  needed  NOW!  It  is  up 
to  you,  Mr.  Dealer. 

Of  course,  everything  you  do  for  your  coun- 
try in  the  way  of  distributing  patriotic  records-, 
dressing  your  show  window  in  the  colors  of  the 
nation,  and  talking  preparedness,  cannot  do  less 
than  stimulate  trade,  which  means  that  your 
business  will  enjoy  an  increase  of  prosperity. 
This  is  satisfying  in  the  extreme  because  there 
will  not  be  the  attending  hardships  that  loom 
big  when  one  sacrifices  his  earning  capacity  to 
the  cause.  But  pray  remember,  Mr.  Dealer,- 
when  your  pockets  bulge  over  much  that  the 
Red  Cross  flag  waves  close  beside  the  Stars  and 
Stripes,  and  that  the  care  of  your  wounded 
brothers  in  those  grim  days,  which  the  future 
may  unfold  before  our  eyes,  will  take  countless 
dollars  from  good  men  and  true.  If  this  does 
not  give  the  proper  stimulus,  remember  Louvain 
and  the  Lusitania. 


FAVORS  CLEAN  CONSTRUCTIVE  ADS 


At  the  recent  convention  of  the  American 
Newspaper  Publishers'  Association  in  New  York 
Henry  C.  Brown,  assistant  to  the  general  mana- 
ger of  the  Victor  Talking  Machine  Co.,  made  a 
strong  appeal  for  honest  advertising  and  pointed 
out  that  for  every  $1,000  of  dishonest  advertis- 
ing that  will  be  thrown  out  of  the  newspapers 
there  will  be  a  gain  of  $10,000  in  clean,  honest 
and  constructive  advertising.  Mr.  Brown's  ad- 
dress was  listened  to  with  much  interest. 


Khaki 
Moving  Covers 

Protect  from  Rain  and  Dust 

and  will  enable  you  to  deliver  your 
phonographs  free   of  blemishes  of 

all  hinds.  No.  3  Carrying  Strap  Shown  in  Cut,  $1.00 

These  covers  are  made  of  Government  Khaki,  interlined  with  heavy  felt  or 
cotton,  fleece-lined,  quilted  and  properly  manufactured.  Perfect  protection 
in  all  weather. 

Use  the  Lansing  Khaki  Moving  Cover  and 
your  •  delivery   troubles   will    be  over. 
Write  for  booklet 


GRADE  B 


GRADE  A 

Carrying  Straps  Extra 


$g.00 

$7-50  E>  H>  LANSING 


611  Washington  St.  BOSTON 


SLIP  COVERS 


for  the  Wareroom  and  the  Home.  Now  is  the  time 
they  will  be  wanted.  Write  lor  Samples  and  Prices. 
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TWO  HUNDRED  EDISON  DEALERS  MEET  IN  MINNEAPOLIS 

Dealers  From  Upper  Mississippi  Enjoy  Hospitality  of  Minnesota  Phonograph  Co.— Great  Artists 
in  Recital — Musical  Events  at  Dyers — Majority  of  Dealers  Report  Good  Business— Other  News 


Minneapolis  and  St.  Paul,  Minn.,  May  6. — 
Two  hundred  Edison  dealers  of  the  upper  Mis- 
sissippi Valley  met  General  Manager  Thomas  J. 
Leonard,  of  Thos.  A.  Edison,  Inc.,  in  Minne- 
apolis last  week  under  the  general  management 
of  the  Minnesota  Phonograph  Co.  It  was  a 
great  event  for  everybody,  and  Laurence  Lucker 
unanimously  was  elected  the  best  arranger  ever. 
More  than  2,000  people  heard  the  great  concert 
in  the  Minneapolis  Auditorium,  where  the  Edi- 
son phonograph,  ably  assisted  by  Marie  Rap- 
pold,  Rudolph  Polk  and  Guido  Ciccolini,  was 
the  star  of  the  program.  The  concert  was  in- 
troduced by  Verdi  E.  B.  Fuller.  The  dealers 
were  the  guests  of  the  company  at  a  neatly  ar- 
ranged banquet  at  the  Hotel  Dyckman,  where 
all  manner  of  compliments  were  passed  on 
Thomas  A.  Edison,  Inc.,  the  Minnesota  Phono- 
graph Co.,  their  representatives,  and  their  deal- 
ers. As  Ring  Lardner  would  say,  "A  good  time 
was  had  by  all  present."  This  applies  particu- 
larly to  General  Leonard. 

Business  is  excellent  with  the  majority  of  the 
dealers,  whether  they  are  jobbing  or  retailing. 
Manager  Mairs,  of  the  talking  machine  depart- 
ment of  W.  J.  Dyer  &  Bro.,  reported  last  week 
that  the  house  is  behind  in  its  orders  to  the 
extent  of  several  hundred  instruments,  and  is 
unable  to  give  any  assurance  to  their  customers 
as  to  when  the  goods  may  be  expected.  He  is 
not  sure  whether  it  is  a  sign  of  success  to  be 
unable  to  satisfy  the  wants  of  one's  patrons, 
and  is  not  disposed  to  argue  the  philosophy  of 
the  proposition.  He  knows  that  he  does  not  be- 
gin to  get  the  number  of  machines  that  he  wants, 
and  that  he  is  the  goat  for  the  country  dealers. 

The  retail  sales  of  the  Victrolas  by  the  Golden 
Rule  store  are  far  ahead  of  the  volume)  indicated  a 
year  ago,  about  20  per  cent,  is  Manager  Pofahl's 
estimate.  He  expects  the  new  style  machines 
to  stimulate  public  interest  materially  when  they 


appear.  In  the  meantime  records  are  going 
as  fast  as  the  clerks  can  pack  them. 

An  increase  of  about  33]/s  per  cent,  in  the 
volume  of  business  for  the  first  part  of  1917 
as  compared  with  the  totals  for  a  similar  period 
in  1916  is  noted  by  the  Victor  jobbing  house 
of  the  Beckwith-O'Neill  Co.  Under  the  circum- 
stances the  gain  is  most  satisfactory. 

The  Victor  recitals  by  W.  J.  Dyer  &  Bro.  are 
musical  events  of  note,  and  are  regarded  as  an 
institution  in  St.  Paul.  Two  weeks  or  so  ago 
W.  Davidson  Thomson,  the  remarkable  Cana- 
dian baritone,  was  prevailed  upon  to  take  part 
in  a  Dyer  recital.     He  astounded  everyone  by 


the  power  and  quality  of  his  voice,  and  his  artis- 
tic singing.  The  grand  opera  stars  in  the  city 
at  that  time'  suffered  by  comparison  with  Mr. 
Thomson  in  the  opinion  of  ninety-nine  out  of 
a  hundred  of  his  auditors.  The  Dyer  recital 
programs  are  models  of  their  class  of  entertain- 
ment. 

Excellent  business  is  being  registered  by 
Foster  &  Waldo.  This  house  handles.  Victor 
and  Edison  goods  of  all  kinds  and  in  large 
quantities.  Mr.  Foster,  the  dynamo  of  the  plant, 
concedes  that  he  has  been  obliged  to  turn  on 
some  more  "juice,"  but  whatever  has  been  done 
is  bringing  results.  He  is  not  of  the  type  to 
repine  because  business  might  have  been  bet- 
ter if  this,  that  or  the  other  had  not  happened 
or  was  about  to  happen.  He  just  turns  on  more 
juice  or  takes  another  road. 


THE  ENDORSEMENT  OF  A  POLICY 


Resolution  of  Talking  Machine  Men,  Inc.,  Em- 
phasizes the  Justice  and  Popularity  of  The 
Talking  Machine  World's  Stand  Against  the 
Price-Cutter  Since  Its  Inception 


The  Talking  Machine  Men,  Inc.,  at  their  an- 
nual meeting  held  recently  in  the  rooms  of  the 
Merchants'  Association  in  the  Woolworth  Build- 
ing adopted  the  following  resolution: 

"Resolved,  That  our  secretary  be  and  he  is 
hereby  instructed  to  engross  upon  the  minutes 
of  this  meeting  a  vote  of  thanks  and  a  word  of 
commendation  to  the  various  publications  inter- 
ested in  the  talking  machine  industry  for  the 
admirable  stand  they  have  taken  in  upholding 
the  general  principles  of  the  industry,  and  also 
the  determination  on  their  part  in  upholding  us 
by  eliminating  all  undesirable  advertising  mat- 
ter from  their  columns,  and  also  the  position 
they  have  adopted  with  respect  to  'price  cutters,' 
particularly  those  handling  general  merchandise 
who  have  in  the  past  sought  to  make  'bargain' 
talking  machines  the  new  bait  for  a  gullible  pub- 
lic.    And  it  is  further  resolved  that  an  extract 


of_  this  resolution  be  forwarded  to  the  various 
publications  interested  in  the  talking  machine 
industry." 

The  Talking  Machine  World,  since  this  pub- 
lication was  first  started,  has  been  a  consistent 
and  strong  advocate  of  the  policy  of  price 
maintenance  in  the  talking  machine  trade,  and 
an  enemy  of  the  price-cutter.  This  policy  has 
been  carried  out  in  the  advertising  as  well  as 
the  editorial  columns  of  The  World,  sometimes 
at  the  sacrifice  of  revenue,  but  always  up- 
holding the  principle  we  have  believed  right  for 
the  progress  and  permanence  of  the  trade,  and 
for  the  protection  of  everyone,  even  the  smallest 
dealer.  Talking  machine  dealers  long  ago  rec- 
ognized the  policy  of  The  World  by  giving  it 
their  unquestioned  support. 


FEATURING  COLUMBIA  DEPARTMENT 

Dallas,  Tex.,  May  3.— The  Will  A.  Watkin 
Co.,  of  this  city,  has  been  using  successful  pub- 
licity in  the  local  newspapers  to  feature  its  Co- 
lumbia Grafonola  department.  The  company 
recently  announced  the  inauguration  of  a  "Red 
Starr"  service  for  Columbia  records. 

inn 


What  Are 
You  Short 

In  VICTROLAS !  RECORDS 


Try  us— we've  a  large  stock.  This,  with  our 
unsurpassed  facilities  for  quick  filling  of 
orders  and  prompt  shipment — and  our  un- 
swerving aim  to  be  of  real  assistance  to  you  in 
meeting  the  wants  of  your  Victrola  and 
Record-buying  public,  assure  you  service 
you'll  find  highly  pleasing. 


From  the  advance  list  of  Records 
gladly  furnished  free  each  month 
on  request.  The  service  doesn't 
obligate  you  in  the  least.  These 
Records  are  selected  by  our  com- 
mittee of  musical  experts,  and  you'll  find  their  recommenda- 
tion of  definite  value  to  you.  It  helps  you  to  stock  only  with 
live  numbers. 


List  of 
Best  Sellers 


GrinnellBros 

Distributors,  Victrolas  and  Records 

First  and  State  Streets 
DETROIT 


Our  Exclusive  Wholesale  Building 

To  Help  Supply  Your  Needs 

— Building  80  x  100  feet;  six  floors. 

— Matchless  shipping  facilities. 

— Complete  stock  of  Records  at  all  times. 

— Experienced,  efficient  employees. 

—Mechanical  experts,  familiar  with  every  detail  of  Victor 

and  Victrola  construction. 
— Complete  stock  of  Victor  and  Victrola  parts  always  on  hand. 
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The  Trade  In  Boston  And  New  England 

JOHN  H.  WILSON,  MANAGER,  324  WASHINGTON  STREET,  BOSTON,  MASS. 


Boston,  Mass.,  May  6. — There  probably  are 
few  lines  of  business  wherein  the  war  spirit 
has  had  a  better  opportunity  of  demonstrating 
itself  than  in  the  talking  machine  trade.  Em- 
phasis everywhere  is  placed  on  records  of  a 
patriotic  character,  the  Stars  and  Stripes  are  fly- 
ing from  the  buildings  or  are  displayed  con- 
spicuously inside  while  the  window  displays 
themselves  are  such  as  to  stir  the  feelings  of 
every  man,  woman  and  child  who  pass.  It  is 
interesting  to  study  the  novel  effects  that  are 
devised  by  some  of  the  dealers,  for  there  is  in- 
genuity and  real  artistry  displayed  in  many 
cases.  In  several  stores  there  are  men  who 
already  have  enlisted,  and  now  with  the  draft 
facing  others  there  is  a  grave  possibility  of  many 
establishments  losing  a  number  of  their  em- 
ployes. In  the  meantime  business  is  fairly  good 
in  most  places,  and  this  is  equally  true  of  the 
wholesale  and  retail  departments. 

Eastern  T.  M.  Co.'s  Handsome  Quarters 

Following  radical  changes  at  the  Eastern 
Talking  Machine  Co.'s  warerooms  in  Tremont 
street  the  public  is  now  privileged  to  enjoy 
the  luxuries  and  comforts  of  one  of  the  hand- 
somest stores  and  series  of  demonstration 
booths  to  be  found  in  Boston.  The  entire  sec- 
ond floor,  which  is  reached  by  elevator  service, 
has  been  done  over  in  the  style  of  the  Adam 
period,  and  robin's  egg  blue  is  the  prevailing 
color,  this  being  admirably  set  off  with  ecru, 
touches  of  gold  and  mirror  effects.  The  floor 
is  handsomely  carpeted,  the  furniture  is  in  har- 
mony with  the  color  scheme  and  the  architec- 
tural style,  in  fact  nothing  has  been  left  un- 
done to  make  the  department  the  acme  of  per- 
fection. The  booths  for  purposes  of  demon- 
stration are  in  keeping  with  the  general  effect 
and  the  entire  scheme  is  most  harmonious. 
Building  Up  New  England  Trade 

When  it  was  announced  that  the  retail  store 
of  C.  F.  Hovey  Co.  in  Summer  street  had 
opened  a  phonograph  department  there  was 
general  surprise  among  the  patrons  of  this  old- 
time  store,  which  has  long  been  one  of  the 
most  conservative  of  the  Boston  establishments. 
However,  Richard  M.  Nelson,  who  had  come  to 
Boston  with  a  valuable  experience  in  the  talk- 
ing machine  business,  was  able  to  persuade  the 
house  of  the  advantages  of  such  a  department 
with  the  result  that  the  Harmonola  was  soon  in- 
stalled in  the  basement.     The  wisdom  of  the 


arrangement  soon  became  apparent,  and  from 
the  start  Mr.  Nelson,  who  is  in  personal  charge, 
and  at  the  same  time  the  general  manager  for 
New  England  for  the  Harmonola,  has  worked 
up  a  most  creditable  business.  Recently  he  was 
in  Portland  and  closed  arrangements  whereby 
William  Emerson  &  Co.,  distributors  of  Emer- 
son records,  will  handle  this  machine  in  that 
territory.  The  Gamble-Desmond  Co.,  of  New 
Haven,  which  has  been  handling  the  Har- 
monola since  November,  has  been  meeting  with 
marked  success,  says  Mr.  Nelson,  and  the  same 
is  true  of  such  places  as  the  I.  H.  Morse  Co.  at 
Worcester,  where  a  department  was  opened  in 
the  middle  of  January  and  branch  places  in 
Lowell  and  Taunton.  With  headquarters  in 
Boston  it  is  Manager  Nelson's  intention  to  de- 
velop a  large  business  throughout  the  leading 
centers  of  New  England. 

Have  Most  Attractive  Quarters 
The  Royer  Talking  Machine  Co.  has  evidently 
started  in  upon  an  era  of  great  prosperity,  and 
the  Victor  line  is  being  shown  under  excellent 
and  attractive  conditions.  Manager  Herbert  L. 
Royer,  whose  retirement  from  the  head  of  the 
Victor  department  of  the  M.  Steinert  &  Sons 
Co.,  was  announced  in  The  World  recently,  has 
surrounded  himself  with  an  intelligent  group  of 
employes  who  are  familiar  with  the  business, 
one  of  these  being  Meyer  Price,  who  lately  was 
with  the  Eastern  Talking  Machine  Co.  Mr. 
Royer  has  made  a  few  changes,  the  demonstra- 
tion .booths,  for  instance,  coming  in  for  some 
interior  adornment  which  adds  to  their  attrac- 
tiveness'; but  this  is  only  a  small  part  of  the 
elaborate  plan  which  Mr.  Royer  has  for  beau- 
tifying and  generally  improving  the  establish- 
ment at  the  corner  of  Summer  and  Chauncy 
streets. 

Making  Patriotic  Displays 

Manager  Arthur  Erisman,  of  the  Graphophone 
Co.,  of  New  England,  will  shortly  start  in  upon 
the  changes  and  improvements  of  his  store 
which  will  make  it  among  the  most  attractive 
ones  on  Tremont  street.  The  patriotic  element 
has  played  a  conspicuous  part  in  the  develop- 
ment of  Mr.  Erisman's  business,  for  the  music 
which  always  makes  a  quick  appeal  in  times 
of  war  is  having  a  great  sale.  A  window  which 
has  been  arranged  in  the  store  is  among  the 
most  noticeable  ones  in  the  city.  It  features 
the  "Star  Spangled  Banner,"  and  a  picture  of 


President  Wilson  in  the  center  is  surrounded 
by  a  group  of  waving  flags,  while  the  foreground 
is  filled  in  with  "Star  Spangled  Banner"  rec- 
ords and  other  patriotic  selections.  A  recent 
addition  to  Manager  Erisman's  staff  is  R.  H. 
Spencer,  a  young  man,  who  promises  to  make 
good  in  the  business. 

Looks  for  Poor  Summer  Business 

W.  O.  Pardee,  head  of  the  Pardee,  Ellenberger 
Co.,  Inc.,  when  he  was  here  from  New  Haven 
a  few  days  ago  spoke  rather  encouragingly  of 
the  business  outlook.  He  said  that  while  there 
was  a  disposition  iii  some  quarters  to  await 
further  developments  in  the  war  situation  there 
were  those  who  were  willing  to  see  good  busi- 
ness shortly,  and  were  placing  large  sized  or- 
ders for  delivery  in  a  month's  time.  He  said 
that  all  the  enterprising  dealers  with  whom  he 
had  come  in  contact  were  looking  forward  to  a 
good  spring  and  summer  demand,  and  were  pre- 
paring for  it  accordingly;  that  many  dealers 
even  were  enlarging  their  quarters  and  making 
improvements  all  with  an  eye  to  the  business 
that  was  confidently  looked  for. 

Mr.  Pardee,  in  citing  instances  of  progressive 
business,  mentioned  several  dealers  who  were 
making  ready  for  positive  developments.  He 
said  that  Orville  Stillman,  who  has  a  very  suc- 
cessful Edison  business  at  Westerly,  R.  I.,  has 
opened  a  new  place  at  Norwich,  Conn.,  which 
promises  to  duplicate  the  success  of  the  other 
shop.  The  establishment  is  located  in  Main 
street,  and  is  in  charge  of  E.  B.  Stillman,  his 
son.  The  senior  Mr.  Stillman  has  an  old-es- 
tablished business,  conducted  on  splendid 
principles  and  full  of  honorable  traditions. 

The  establishment  at  204  Worthington  street, 
Springfield,  conducted  by  B.  L.  Conchar  has 
lately  been  undergoing  several  advantageous 
changes.  It  has  been  refitted  with  new  booths, 
and  is  now  an  extremely  attractive  Edison  store. 
Quick  Recovery  From  Fire 

Despite  the  fact  that  the  Fulton,  Driggs  & 
Smith  Co.  at  Waterbury,  Conn.,  had  a  serious 
fire  two  months  ago,  the  store  to-day  is  ready 
for  business  under  the  most  improved  condi- 
tions. Almost  completely  rebuilt  it  is  now  one 
of  the  leading  phonograph  and  piano  houses  in 
that  city,  and  the  entire  building  is  devoted  to 
musical  goods.  Tasteful,  comfortable  and  at- 
tractive are  the  words  that  best  describe  the 
(Continued  on  page  20) 


if 


EXCLUSIVELY  EDISON 


1 


PARDEE-ELLENBERGER 


Music's  Re-Creation  is  Edison's  latest  con- 
tribution to  the  arts  and  the  sciences.  It  has 
inspired  more  than  two  hundred  music 
critics  to  declare  that  Edison's  Re-Creation 
of  music,  both  vocal  and  instrumental,  is 
utterly  indistinguishable  from  the  original 
when  heard  in  direct  comparison.  Write 
us  for  particulars. 


BOSTON 


NEW  HAVEN 
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Established  1870 


Incorporated  1917 


W.  H.  BAGSHAW  CO. 

To  Relieve  the  Shortage  of 

Steel  Needles 


IF  YOU  knew  under  what  developed 
principles  these  Needles  are  pro- 
duced, how  carefully  the  steel  is 
selected,  how  scientifically  they  are 
made,  and  how  specialized  our  factory 
is  along  these  lines,  you  would  know  why 
it  is  that  the  demand  for  BAGSHAW 
NEEDLES  is  so  taxing  our  factory 
that,  in  order  to  serve  this  extraordinary 
demand,  we  are  increasing  our  capacity 
four  hundred  per  cent. 


W.  H.  BAGSHAW  CO. 

LOWELL,  MASS. 
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THE  TRADE  IN  BOSTON  AND  NEW  ENGLAND— (Continued  from  page  18) 


Our  new  model  "  PERFECTION "  BALL  BEARING  TONE  ARM  AND 
REPRODUCER,  No.  4,  has  proven  to  be  a  phenomenal  success  as  more  than  half  of 
the  Edison  dealers  in  the  country  and  many  who  sell  other  makes  of  machines  as  well 
are  promoting  the  exclusive  sale  of  this  newly  improved  accessory.  Almost  25,000  sets 
are  now  in  use  and  giving  excellent  satisfaction  to  the  owners  of  Edison  Disc  machines. 
For  playing  lateral  cut  records  on  all  types  of  Edison  Disc  machines  this  accessory  has 
proven  to  be  unequaled,  both  mechanically  and  scientifically.  All  phonograph  dealers 
should  carry  a  quantity  in  stock.  It  helps  the  Edison  dealer  to  sell  machines  and  when  shown 
to  owners  of  Edison  Disc  machines  by  dealers  who  handle  lateral  cut  records,  it  will  be 
the  means  of  creating  a  new  demand  for  steel  needle  records.  Prices  quoted  on  application. 


(THE  PERFECTION  BALL  BEARING 
TONE  ARM  is  a  patented  mechanism.  The 
ball  bearing  swivel  idea  is  our  origination  so 
therefore  all  manufacturers  of  ball  bearing 
tone  arms  are  cautioned  against  infringing  this 
patent.) 


NEW  ENGLAND  TALKING  MACHINE  CO. 


16  BEACH  STREET 


BOSTON,  MASS. 


new  conditions.  A.  P.  McCoy  is  the  head  of 
the  concern,  and  on  the  day  of  the  opening, 
April  25,  there  was  a  tone  test  recital  by  Hardy 
Williamson,  who  is  making  some  excellent  rec- 
ords for  the  Edison  Co. 

Miller  Display  Rooms  on  Ground  Floor 

The  Victor  department  of  the  Henry  F. 
Miller  Co.  in  Boylston  street  has  been  changed 
from  the  second  floor  down  to  the  ground  floor, 
and  is  in  every  way  better  adapted  to  the  grow- 
ing business  of  the  house.  A  large  line  of 
machines  and  a  full  list  of  records  are  now  in 
full  view  of  the  customers  instantly  they  enter 
the  doors.  Taking  advantage  of  the  demand 
for  patriotic  music  the  house  has  devoted  two 
windows  to  an  attractive  display  in  which  mili- 
tary and  naval  figures  stand  out  prominently. 
Making  Favorable  Showing 

The  Victor  business  at  the  A.  M.  Hume  Music 
Co.  is  making  a  very  favorable  showing  these 
days.  Warren  Batchelder,  manager  of  the  de- 
partment, lately  resigned  to  accept  a  flattering 
offer  with  an  automobile  concern.  Mr.  Hume, 
head  of  the  house,  has  been  receiving  the  sym- 
pathy of  the  trade  in  the  death  of  his  wife,  who 
passed  away  at  the  family  home  in  Melrose. 
Progress  of  New  Ditson  Building 

The  Oliver  Ditson  Co.,  which  features  the 
Victor  machines,  is  making  marvelous  progress 
on  its  new  building  in  Tremont  street,  near 
Boylston  street,  and  already  it  is  rearing  its 
head  high  into  the  air.  Large  signs  on  both 
sides  of  the  top  of  the  structure  tell  the  passers- 
by  and  those  traversing  Boylston  street,  whose 
establishment  it  is.  The  marble  front  is  cre- 
ating- U  great  deal  of  complimentary  attention. 
Of  the  various  departments,  that  on  the  sec- 
ond floor,  given  over  to  the  Victor  outfits,  will 
be  among  the  most  complete  and  up-to-date, 
and  will  rank  with  the  best  Victor  departments 
in  the  city. 

Recitals  Were  a  Great  Success 

The  C.  C.  Harvey  Co.  has  given  the  last  of 
its  recitals  and  teas  in  the  red  room  of  its 
Boylston  street  store,  and  the  success  of  the 
series  has  been  far  beyond  expectation  in  pop- 
ularizing both  the  Edison  and  Victor  outfits. 
Miss  Mary  Hilton,  soprano  soloist,  was  one 
of  the  final  attractions  at  this  establishment. 
Advantageous  Changes  at  Steinert  Store 

Several  changes  of  an  advantageous  charac- 
ter are  contemplated  at  the  two  stores  of  the 
M.  Steinert  &  Sons  Co.  At  the  Boylston  street 
establishment  the  Victor  department  has  been 
located  in  an  upper  story,  and  it  is  now  pro- 


Jewel  Points 


for  the  reproduction  of  hill  and  dale 
cut  records. 

Samples 

Full  Tone  -  -  -  35c  each 
Half  Tone  ...  40c  each 
Special  prices  in  dozen,  hundred 
and  thousand  lots. 

When  ordering  be  sure  and  specify  the  make 
of  record  for  which  needles  are  desired. 

A.  F.  Meisselbach  &  Bro. 

Congress  Street        NEWARK,  N.  J. 


posed  to  bring  it  down  to  the  street  floor  so 
that  it  will  be  more  convenient  for  customers. 
At  the  Arch  street  store,  which  is  entirely 
given  over  to  Victor  goods,  other  changes  are 
being  planned  for.  These,  too,  will  be  of  a 
character  to  better  facilitate  trade. 

Systematizing  the  Record  Business 
W.  C.  Schoenly,  representing  the  Victor  Co., 
is  in  the  city  in  the  interests  of  systematizing 
the  record  business  at  the  various  houses 
carrying  this  line  of  goods.  With  Boston  as  his 
headquarters  he  is  making  a  series  of  visits 
to  the  leading  centers  throughout  New  England. 

CLEVER  EMERSON  IDEA 

Oscar  W.  Ray's  Good  Work  in  New  England — 
Automatic  Selling  Agency  in  Favor 

Boston,  Mass.,  May  9. — The  Emerson  Phono- 
graph Co.'s  business  throughout  New  England, 
and  especially  in  Boston,  appears  to  be  growing 
rapidly  under  the  able  management  of  Oscar 
W.  Ray,  who  possesses  many  qualifications  for 
promoting  business  along  the  most  approved 
lines  known  to  modern  methods.     Lately  Mr. 


Display  That  Sells  Records 

Ray  originated  a  device  for  disposing  of  rec- 
ords which  is  more  officially  styled  the  Indi- 
vidual Emerson  Record  Department,  but  which 
might  properly  be  called  a  sort  of  automatic 
selling  agency.  This  is  so  designed  that  it  can 
be  used  in  a  phonograph  department  of  a  store 
or  it  can  be  placed  at  almost  any  advantageous 
place  where  it  would  be  likely  to  catch  the  eye. 
The  accompanying  illustration  tells  the  story 
almost  without  words.  This  one  pictures  that 
installed  in  the  W.  &  A.  Bacon  Co.,  whose  talk- 
ing machine  department  is  in  charge  of  George 


Krumschied.  All  of  the  department  stores  in 
the  city  carrying  talking  machine  departments 
have  eagerly  accepted  Mr.  Ray's  plan,  and  in 
twelve  establishments  the  system  is  being  in- 
stalled. In  those  where  it  is  now  operative  it 
is  making  progress  most  satisfactorily,  local 
managers  stating  that  it  has  been  the  means  of 
greatly  increasing  the  sales  of  Emerson  records. 

The  Emerson  Co.  has  lately  added  two  new 
salesmen  to  the  New  England  department.  One 
is  Charles  Coe,  lately  located  in  New  Jersey, 
but  who  now  will  have  Connecticut  as  his  ter- 
ritory; the  other  is  Horace  P.  Burrill,  of  Glou- 
cester, who  will  confine  himself  to  Maine  and 
New  Hampshire. 

RISHELL  CO.  MAKING  RECORDS 

The  Rishell  Phonograph  Co.,  Williamsport, 
Pa.,  has  just  placed  on  the  market  a  line  of 
Rishell  double  disc  records.  These  records  will 
be  issued  each  month  and  judging  from  the 
character  of  the  May  list  they  will  offer  the  com- 
pany's dealers,  unlimited  opportunities  for  de- 
veloping record  business.  The  Rishell  records 
are  hill  and  dale  cut  and  as  the  Rishell  phono- 
graph plays  all  makes  of  records  without  an  at- 
tachment the  company's  dealers  will  find  this 
record  line  a  valuable  adjunct  to  their  business. 

The  pleasant  smile  of  greeting,  the  lend-a- 
hand  spirit,  the  sincere  "thank  you,"  and  count- 
less other  acts  so  easy  of  execution,  all  help  to 
make  the  daily  duties  easier;  they  brighten  the 
lives  of  those  who  give  and  those  who  receive, 
and  foster  a  principle  of  good-will  which  is  of 
inestimable  benefit  to  the  entire  store  organ- 
ization, individually  and  collectively. 


Stock  Record  Envelopes 

"WHEN  YOUj  NEED  THEM  " 

Large  stock  always  on  hand 
for  immediate  shipment 

Extra  Heavy  Non-Fading  Green  Board 

THEY  LAST 

P.  L.  ANDREWS  CORPORATION 

BROOKLYN  (Bush  Terminal)  N.  Y. 
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The  more  you  realize  that  in  the  future  of  this  in- 
dustry the  best  results  are  yet  to  come,  the  more 
freely  you  must  admit  that  the  Columbia  is  the  line 
best  worth  the  investment  of  your  time,  your  energy 
and  your  capital.  (Printing  this  every  little  while. 
Proving  it  all  the  time.) 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


BUSINESS  CONTINUES  MOST  ACTIVE  IN  INDIANAPOLIS 


Leading  Members  of  the  Trade  Make  Encouraginj 
Both  in  Wholesale  and  Retail  Fields— Many 


;  Reports  Regarding  the  Expansion  of  Business 
New  Columbia  Accounts — News  of  Month 


were  going  nicely.  E.  W.  Stockdale,  manager 
of  the  Pearson  Piano  Co.,  and  the  Fuller-Wag- 
ner Music  Co.  also  report  that  business  is  espe- 
cially good. 


Indianapolis,  Ind.,  May  5. — The  talking  ma- 
chine business  is  generally  reported  by  the  local 
dealers  to  be  fair,  with  indications  in  the  last 
two  weeks  of  an  early  resumption  of  the  brisk- 
ness that  has  marked  the  trade  in  the  last  year. 

The  wholesale  field  is  doing  extremely  well 
from  all  reports.  At  the  Kipp  Phonograph 
Co.,  jobbers  of  the  Edison,  Walter  Kipp  says 
that  business  is  not  slackening  and  that  he  does 
not  think  there  will  be  any  slackening.  The  busi- 
ness done  in  the  last  month  by  the  company 
exceeded  that  of  the  same  month  a  year  ago, 
Mr.  Kipp  said. 

Ben  L.  Brown,  who  several  weeks  ago  came 
from  the  Louisville  Columbia  store  to  become 
manager  of  the  Indianapolis  store,  finds  that 
the  out-of-town  business  is  going  well.  In  In- 
dianapolis the  record  business  is  good  and  col- 
lections are  good.  Although  there  was  a  de- 
crease in  the  retail  business  in  Indianapolis  in 
sales  of  new  machines,  the  business  shows  a  gen- 
eral increase  of  100  per  cent.,  Mr.  Brown  re- 
ported. 

Mr.  Brown  pointed  to  the  record  of  the  Ban- 
ner Furniture  Co.,  of  Muncie,  Ind.,  which  opened 
a  Columbia  talking  machine  department  this 
month.  Miss  Mary  Martin,  who  is  in  charge 
of  the  new  department,  spent  a  week  at  the 
Indianapolis  Columbia  store,  getting  familiar 
with  the  Columbia  machine.  The  Banner  store 
has  already  sent  Mr.  Brown  a  re-order  as  evi- 
dence of  how  the  new  department  is  going. 

D.  Sommers  &  Co.,  a  large  furniture  house 
in  this  city,  continues  to  get  the  Columbia 
business  on  a  big  scale  and  the  re-orders  indi- 
cate that  there  is  no  complaint  about  the  busi- 
ness being  slack. 

The  Norman  Furniture  Co.,  a  new  Columbia 
account  in  this  city,  is  getting  started  in  the 
talking  machine  business  with  a  well-planned 
advertising  campaign.  Mr.  Brown  expects  to 
see  the  Norman  Co.  become  one  of  the  Colum- 
bia leaders. 

The  Columbia  talking  machine  department  in 
the  Baldwin  Piano  Co.  store,  with  C.  P.  Herd- 
man,  manager,  in  charge,  already  has  developed 
a  nice  record  business.  Advertising  the  fact  that 
every  record  is  a  new  record  and  that  no  records 
are  sent  on  approval  has  enabled  the  Baldwin 
Co.'s  Columbia  department  to  take  advantage 
of  the  record  business  in  a  practical  way. 

E.  G.  Hereth,  manager  of  the  store,  expresses 
the  belief  that  by  next  fall  the  talking  machine 
department  will  be  one  of  the  chief  contenders 
for  Columbia  business.  Nothing  is  being  over- 
looked by  Mr.  Herdman  to  build  up  a  strong, 
steady  business. 

George  E.  Stewart,  manager  of  the  Stewart 
Talking  Machine  Co.,  has  applied  for  a  com- 
mission in  the  officers'  reserve  corps,  which  be- 
gins training  at  Ft.  Benjamin  Harrison  May  14. 
Business  at  this  moment  is  being  done  in  much 
greater  volume  at  the  Stewart  house  in  handling 
the  demand  for  its  dealers  for  Victrolas  than 


at  the  same  time  last  year,  the  officials  of  the 
company  report.  There  is  no  dropping  off  in 
demand  directly  traceable  to  war  conditions. 

At  ti:e  approach  of  summer  months  it  has 
always  been  that  the  call  for  cabinet  Victrolas 
becomes  less  insistent,  since  the  public  turns 
its  mind  to  thoughts  of  portable  Victrolas  and 
outdoor  music.  For  Victrolas  of  this  class  there 
is  a  marked  shortage  at  the  present  time,  which 
goes  to  show  that  the  American  people  are  dis- 
posed to  have  music  in  their  summer  homes  or 
camps  just  as  much  as  ever  before. 

At  the  Pathe  Pathephone  Shop,  M.  A.  Tobin 
reports  that  the  business  done  in  March  was 
the  best  in  the  history  of  the  store.  The  rec- 
ord business  has  been  increasing  wonderfully  in 
comparison  with  the  number  of  Pathe  machines 
in  use. 

Paul  Furnas,  manager  of  the  Aeolian  Co. 
store,  reported  that  while  business  in  Vocalions 
started  off  slow  in  the  beginning  of  April,  the 
business  had  picked  up  in  the  last  two  weeks 
in  a  most  encouraging  way,  the  higher-priced 
instruments  going  especially  well. 

Frank  Carlin,  of  the  Carlin  Music  Co.,  says 
that  while  the  talking  machine  business  has  not 
been  up  to  its  full  standard,  it  has  been  keep- 
ing up  well. 

A.  E.  Pfeiffer,  manager  of  the  Starr  Piano 
Co.,  said  that  the  Starr  machine  and  records 


STRONG  DEMAND  FOR  AMBEROLAS 

K.  R.  Moses,  Back  From  Long  Cross-Country 
Trip,  Reports  Both  Jobbers  and  Dealers  in 
Most  Optimistic  Frame  of  Mind — Jobbers  In- 
crease Orders  by  Many  Per  Cent. 


K.  R.  Moses,  sales  manager  for  the  Amberola 
for  Thos.  A.  Edison,  Inc.,  returned  recently  from 
a  trip  of  several  weeks,  covering  practically  the 
entire  country,  except  the  Pacific  Coast,  and 
reporting  a  prevalence  of  the  most  optimistic 
spirit  among  the  Edison  dealers  upon  whom  he 
called.  He  declared  that  there  was  an  unprece- 
dented demand  for  the  Edison  Amberola  and 
Blue  Amberol  records,  particularly  in  the  Middle 
West,  which  shows  no  sign  of  diminishing. 

"One  jobber,  for  instance,"  declared  Mr. 
Moses,  "increased  his  order  for  last  year  just 
850  per  cent.  This  statement,  together  with  the 
fact  that  other  jobbers  have  made  heavy  in- 
creases in  their  orders,  is  significant." 


Just  keep  your  mind  centered  on  your  per- 
sonal appearance,  your  manner  of  handling  cus- 
tomers, your  enthusiasm  for  your  merchandise, 
your  knowledge  of  your  line,  and  your  appre- 
ciation of  your  customers'  patronage,  and  you 
will  not  go  far  wrong  of  being  a  mighty  pop- 
ular and  successful  salesman. 


THE 

MAINE 

IDEA 


UNIVERSAL  SERVICE 

FOR 

VICTOR  DEALERS 

THROUGHOUT   NEW  ENGLAND 

Ours  is  the  Sort  of  Service  that  really  serves 
everybody  in  New  England  alike — and  is  char- 
acterized by  our  efficient  plan  of  distribution. 

CRESSEY  &  ALLEN,  Portland,  maine 
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SCHMELZER  ARMS  CO.  SERVICE  IDEAS 

New  Quarters  in  Kansas  City  Offer  Desirable 
Facilities  for  Taking  Care  of  Victor  Dealers 
in  That  Section — Remarking  Machine  Ship- 
ments to  Quicken  Deliveries 

Kansas  City,  Mo.,  May  4. — The  Schmelzer 
Arms  Co.  in  its  new  quarters  here  is  now  pre- 
pared to  carry  out  its  ideas  regarding  service  to 
the  dealers  in  a  more  thorough  and  compre- 
hensive manner  than  ever  before.  In  the  han- 
dling of  machines  and  record  stocks  and  in  the 
shipping    department    every    detail    has  been 


Manager  A.  A.  Trostler  in  His  Office 

looked  after  that  will  enable  the  company  to  get 
supplies  from  the  factory  to  the  trade  with  a 
minimum  of  delay.  Of  course,  the  dealers  are 
still  short  of  machines,  and  some  are  loud  in 
their  demands  for  larger  shipments,  but  the 
Schmelzer  Arms  Co.  has  met  the  situation  in 
part  by  disposing  of  shipments  of  instruments  at 
the  depot  immediately  upon  receipt  from  the 
factory.  The  cases  are  simply  re-marked  and 
sent  on  to  the  dealers  without  being  carted  to 
the  storehouse. 

The  war  has  not  disturbed  conditions  in  this 
part  of  the  country  to  any  considerable  degree, 
and  A.  A.  Trostler,  manager  of  the  talking  ma- 
chine department  of  the  Schmelzer  Arms  Co., 


states  that  the  volume  of  business  is  still  limited 
only  by  the  stocks  available.  There  is  a  tre- 
mendous demand  being  reported  for  the  Galli- 


A  Section  of  the  Record  Shipping  Room 

Curci  records,  and  especially  for  the  new  John 
McCormack  record  of  "The  Star-Spangled  Ban- 
ner" which  is  proving  the  most  popular  of  the 
patriotic  selections. 

Mr.  Trostler  went  west  of  St.  Louis  late  last 
month  to  attend  a  meeting  of  the  officials  of  the 
National  Association  of  Talking  Machine  Job- 


View  of  the  Record  Stock  Room 

bers  in  the  office  of  E.  C.  Rauth,  the  president, 
for  the  purpose  of  perfecting  convention  details. 


The  supply  of  common  sense  never  exceeds 
the  demand. 


JOHN  A.  HOFHEINZ  MARRIED 

New  Orleans,  La.,  May  5.— John  A.  Hofheinz, 
manager  of  the  music  department  of  Maison 
Blanche  Co.,  handling  Victor  and  Columbia 
lines,  is  receiving  the  congratulations  of  his 
many  friends  upon  his  marriage  last  month  to 
Miss  Thelma  Breaux  AYmstrong,  a  popular 
young  lady  and  a  member  of  one  of  New  Or- 
leans' oldest  families.  There  was  much  interest 
and  quite  a  romance  connected  with  the  wed- 
ding, especially  in  tl  e  big  store  where  both  are 
so  well  known,  Miss  Armstrong  having  been  a 
valued  employe  for  several  years. 

"Jack"  Hofheinz,  as  he  is  so  well  known,  is 
one  of  the  best  known  talking  machine  men  in 
the  city.  Before  coming  to  New  Orleans  four 
years  ago  from  his  home  in  Illinois  he  was  a 
well  known  newspaper  man  up  that  way.  He 
first  served  some  time  on  New  Orleans  dailies 
in  reportorial  work  and  later  entered  the  phono- 
graph game,  starting  with  the  local  store  of  the 
Columbia  Co.  Two  years  ago  he  opened  the 
music  department  in  the  "greatest  store  south" 
and  that  the  department  has  shown  a  steady 
growth  is  due  in  no  small  measure  to  his  untir- 
ing energy  and  original  ideas.  Mr.  Hofheinz' 
newspaper  experience  serves  him  well  in  his 
present  work  for  he  writes  all  his  own  advertis- 
ing and  his  copy  always  gets  splendid  results. 


A  NEW  EDISON  CORPORATION 

The  New  Jersey  Products  Co.,  West  Orange, 
N.  J.,  has  filed  a  charter  under  the  laws  of  New 
Jersey  to  engage  in  the  manufacture  of  chem- 
icals, glues,  veneers,  stains  and  shellac,  paper 
products,  phonographs,  sound  records,  storage 
batteries,  etc.,  with  capital  stock  of  $500,000. 
The  incorporators  are  Thomas  A.  Edison, 
Charles  Edison,  R.  H.  Allen,  Stephen  B.  Mam- 
bert  and  A.  C.  Emery. 

.  The  Emerson  Phonograph  Co.  has  leased 
20,000  square  feet  of  space  in  the  Little  &  Ives 
Building,  425-435  East  Twenty-fourth  street, 
New  York. 


LONG  CABINETS 


D  83 

In  all  finishes.  Specially  adapted 
for  use  with  Columbia  50.  Front 
posts  made  to  follow  lines  of  posts 
on  Columbia  75. 


FIRST  and  FOREMOST 

In  the  cabinet  field. 

Why?    Because  we've  specialized  in 

CONSTRUCTION 
FINISH  and 
ADAPTABILITY 

Our  supremacy  in  these  essentials 
warrants  your  handling  the  perfect 
line. 

That's  why  you  should  anticipate  your 
wants  NOW,  when  the  season's  at 
its  height. 


D  79 

In  all  finishes.    Shown  with  top 

moulding  and  shelves. 
Specially   adapted    for  use  with 
Victrola  IX. 


Prompt  deliveries  on  all  orders.    Write  for  Illustrated  Catalogue  of  complete  line 

THE  GEO.  A.  LONG  CABINET  COMPANY 

HANOVER,  PA. 
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The  combined  area  of  these  three  plants 
aggregates  the  largest  floor  space  inthe  world 
devoted  to  the  exclusive  rfianufacture  of 

Die -Castings. 
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ASSOCIATION  STRONGLY  FAVORED  IN  CLEVELAND 

Formation  of  Organization  Delayed  Until  Next  Month — High  Grade  Talking  Machines  and  Records 
in  Demand — Music  Trade  Association  Discusses  "Trade-In" — Business  Active  Despite  War 


Cleveland,  O.,  May  6. — Because  of  pressing  busi- 
ness the  past  two  weeks  some  of  the  leading 
talking  machine  dealers  of  the  city  have  not  been 
able  to  get  together  to  organize  the  much  dis- 
cussed of  Talking  Machine  Dealers'  and  Jobbers' 
Association  of  Cleveland.  F.  W.  Buescher,  the 
leading  spirit  in  this  movement,  called  a  commit- 
tee meeting  last  Monday  of  some  of  the  dealers 
to  start  formation  of  such  an  organization,  but 
several  members  of  the  committee  were  out  of 
town,  and  so  the  committee  session  was  post- 
poned to  early  next  month.  Before  May  has 
ended,  however,  Mr.  Buescher  declares  the  as- 
sociation will  be  a  reality. 

Practically  all  of  the  talking  machine  dealers 
and  jobbers  of  the  city  are  emphatically  for  the 
new  organization.  They  all  believe  it  will  unite 
the  interests  of  the  dealers,  and  also  serve  to 
compel  interest  in  deferred  payments  which  is 
the  main  stimulus  back  of  the  plan  of  organiza- 
tion. 

High  grade  talking  machines  are  selling  at  a 
fast  clip  here.  There  are  many  more  calls  for 
the  higher  priced  models  than  the  cheaper  ones, 
according  to  the  dealers.  The  prosperous  con- 
dition of  the  country  is  given  as  a  leading  cause 
for  this  phase  of  the  business. 

Galli-Curci  records  continue  in  great  demand. 
Mme.  Calli-Curci  sang  at  a  symphony  concert 
here  not  long  ago,  and  since  then  the  reproduc- 
tions of  her  voice  have  sold  faster  than  stocks 
could  be  received  from  the  factory.  Manager 
Savage,  of  the  Eclipse  Musical  Co.,  says  his  firm 
cannot  get  Curci  records  anywhere  near  fast 
enough  to  fill  the  wants  of  his  customers.  The 
most  popular  Curci  records  seems  to  be  "La 
Partida,"  a  Spanish  ballad  in  which  the  singer 
takes  high  F  with  comparative  ease. 

There  is  also  an  unprecedented  call  for  patri- 
otic records  such  as  "The  Star  Spangled  Ban- 
ner" and  "America."  Almost  every  order  at 
the  jobbers  contains  a  number  of  calls  for  the 
national  anthem. 

Henry  Dreher  will  have  the  main  speech  at 
the  next  meeting  of  the  Cleveland  Music  Trades 
Association  May  8.  He  will  discuss  "The  Value 
of  Trade-ins."  Following  the  new  custom  at 
the  association  meetings  the  members  will  de- 
liver five-minute  speeches  following  the  prin- 
cipal address.  There  is  a  quiz  and  general  dis- 
cussion after  that.  This  new  scheme  of  con- 
ducting meetings  is  proving  very  popular  with 
the  music  men  of  the  city,  and  talking  machine 
dealers  declare  that  when  their  new  association 
is  formed  they  will  conduct  their  sessions  along 
the  same  general  plan. 


Business  is  booming  in  the  piano  and  talking 
machine  department  of  the  Bailey  Co.  This 
follows  the  recent  decision  of  the  company  to 
continue  these  departments  with  renewed  zeal. 
In  addition  to  a  good  line  of  pianos  the  Bailey 
Co.  sells  the  Victor  machines  and  the  Victor, 
Edison  and  Columbia  records.  According  to 
the  manager,  John  L.  Young,  Bailey's  is  the 
only  store  in  Cleveland  that  sells  records  of 
all  three  big  companies,  Victor,  Edison  and  Co- 
lumbia. John  Schreiner,  Mr.  Young's  assistant, 
has  been  in  the  East  lately  buying  talking  ma- 
chines because  of  the  scarcity  of  them  in  this 
district  all  winter. 

The  new  manager  of  the  Columbia  store  here 
is  A.  W.  Roos,  who  succeeds  O.  M.  Kies,  who 
has  been  transferred  to  the  Buffalo  office  of 
Columbia.  Mr.  Roos  came  here  from  Indian- 
apolis, where  he  was  Columbia  manager  for 
four  years.  Previous  to  that  he  was  with  the 
Columbia  people  in  St.  Louis,  New  Orleans, 
Pittsburgh,  Rochester,  N.  Y.,  and  Chicago. 

Charles  H.  Kennedy,  formerly  of  the  whole- 
sale store  of  Columbia  at  Chicago,  is  now  as- 
sociated with  Mr.  Roos  in  Cleveland  as  whole- 
sale traveling  man  in  Ohio.  The  Columbia  of- 
fice force  here  will  remain  about  the  same. 


Mr.  Roos  favors  the  plan  of  charging  interest 
on  deferred  payments  on  talking  machines  and 
records. 

R.  E.  Taylor,  district  manager  of  the  Starr 
agency  in  Cleveland,  has  been  on  a  business  trip 
recently  looking  over  the  talking  machine  busi- 
ness of  the  Starr  Co.  at  Alliance,  Barberton, 
Canton  and  Youngstown'.  L.  T.  Dickson  is  the 
new  sales  maanger  of  the  Starr  Co.  for  Cleve- 
land. He  succeeds  W.  W.  Brett  on  May  1.  Mr. 
Brett  goes  into  the  piano  business  with  his 
father  in  the  Euclid  Arcade. 

A.  C.  Barg,  W.  H.  Alfring  and  H.  W.  Hull, 
all  of  the  Aeolian  Co.,  New  York,  were  in  town 
last  week  visiting  Drehers. 

The  new  No.  14  model  Victrola  is  proving  ex- 
tremely popular  in  Cleveland.  The  Eclipse 
Musical  Co.  manager  reports  that  he  had  two 
of  these  new  models  in  his  store  one  day  this 
week,  and  that  both  were  sold  before  he  closed 
the  store  for  the  night.  The  new  machine  has 
a  taper  tone  arm  and  quadruple  spring  motor, 
which  at  once  wins,  favor  with  the  public,  is 
the  report  of  Victor  dealers  in  Cleveland. 

The  Eclipse  Co.  has  a  very  attractive  show 
window  of  a  patriotic  character.  There  is  a 
mammoth  Victor  record  loaded  down  with  small 
records,  and  all  are  moving  around  slowly.  On 
either  side  are  American  flags  blowing  gently 
in  the  breeze  of  an  electric  fan.  The  display 
attracts  scores  of  people  in  front  of  the  window. 


EDISON  DEALERS  IN  CONVENTION 


Retailers  of  Edison  Phonographs  From  Several 
States  Gather  in  Cleveland  Last  Week  to  Dis- 
cuss Business  Problems — Elect  New  Officers 
of  Association  for  Coming  Year 


Cleveland,  O.,  May  1. — The  International  Edi- 
son Phonograph  Dealers'  Association  opened  a 
sectional  conference  in  the  Hollenden  Hotel 
here  to-day.  Meetings  close  to-morrow  night. 
Seventy-five  delegates  are  in  attendance  from 
many  States. 

Harry  Meyer,  of  Pittsfield,  Mass.,  president 
of  the  association,  presided  at  the  sessions. 
Gust  Holmquist  is  secretary.  The  main  sub- 
ject under  consideration  to-day  was  new'  phono- 
graph models.  A  number  of  speakers  urged 
that  the  association  vote  to  have  manufactured 
a  new  type  of  full  cabinet  ,disc  model  talking 
machine  to  sell  for  $100.  Those  favoring  such 
an  idea  included  J.  M.  Ford,  of  Toronto;  Dan 
Thomas,  of  Barberton,  O.;  and  H.  E.  Bickle, 
of  Chardon,,  O.  Following  the  discussion  the 
convention  agreed  to  stand  back  of  such  a  prop- 
osition. 

Advertising  and  selling  methods  were  also 
discussed  by  the  delegates. 

mini 

Ml!! 


The  following  officers  were  elected  for  the 
ensuing  year:  President,  H.  M.  Meyer,  Pitts- 
field,  Mass.;  vice-president,  F.  JT  Avery,  St. 
Catherines,  Canada;  secretary,  Gust  Holmquist, 
Erie,  Pa.,  and  treasurer,  D.  J.  Crowley,  Balti- 
more, Md. 

Among  the  interesting  addresses  was  that  of 
Arthur  Wilkes,  of  the  Klein  &  Heffelman  Co., 
Canton,  O.,  who  gave  a  talk  on  selling  phono- 
graphs on  the  free  trial  system.  Four  resolu- 
tions pertaining  to  matters  of  great  importance 
to  the  Edison  retail  trade  were  drawn  up  and 
adopted  at  the  convention,  and  will  be  presented 
to  the  officials  of  Thos.  A.  Edison,  Inc.,  at  the 
convention  to  be  held  in  New  York  City  on 
July  12  and  13  next.  During  the  course  of  the 
meeting  a  concert  was  given  by  DanC  Thomas' 
Tone  Test  Troupe,  of  Barberton,  O.  The  artists 
were  Abraham  Bond,  violinist;  Miss  Charlotte 
Murphy,  soprano;  Harold  Buffington,  whistler; 
Mrs.  Edna  C.  Chisnell,  pianist,  and  Mark  Houser, 
violinist.  The  concert  was  given  with  the  assist- 
ance of  an  Edison  Diamond  Disc  phonograph 
for  comparison  purposes. 


The  Binghamton  Phonograph  Co.,  Inc.,  of 
Binghamton,  N.  Y.,  is  featuring  the  complete 
Sonora  line. 


Eclipse  Victor  Service-All  that  the  Name  Implies 


The  best  grade  of  watches  work  on  a  twenty-four 
jewel  basis.  Eclipse  record  and  machine  service  puts  a 
twenty-four  jewel  movement  into  the  retail  merchandis- 
ing of  Victor  goods.  Our  new  equipment,  our  enlarged 
facilities,  our  complete  stocks  of  foreign  and  domestic 
records  and  our  business-building  sales  ideas  com- 
prise the  main  pivot  jewels  in  our  service. 


ECLIPSE 


ECLIPSE  MUSICAL  COMPANY 

Victor  Distributors  CLEVELAND,  OHIO 
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FOR  IMMEDIATE  DELIVERY 


Half  Tone— Loud  and  Extra  Loud 


Brilliantone  Steel  Needles 


55  CENTS  PER  THOUSAND 


Also  Victor  Fibre  and  Tungs-tone  Stylus 

I.  DA  VEGA,  Jr.,  Inc. 


125  West  125th  Street 


VICTOR  DISTRIBUTORS 

Victor  Records  in 
all  Languages 


New  York 


LIVE  TALKING  MACHINE  MENJINI BROOKLYN  AND  SUBURBS      EMERSON  EMPLOYES  PROSPER 


Counterfeit  Presentments  of  an  Octet  of  Live  Wires  in  the  Talking  Machine  Business 
Bridge"  Who  Are  Optimistic  Over  the  Outlook 

The  Brooklyn  talking 


'Over  the 


machine  dealers  have 
been  very  active  the  past  few  months  and  a 


J.  L.  Dunlap  L.  Barg 

group  of  "live  wires"  are  shown  in  the  accom- 
panying illustrations. 

Harry  Schweiger,  of  E.  A.  Schweiger,  Inc.,  of 
Brooklyn,  N.  Y.,  Victor  dealers,  is  one  of  the 
most  popular  members  of  the  talking  machine 
fraternity  across  the  bridge.  If  Harry's  golden 
smile  is  a  lasting  one  it  is  not  difficult  to  account 
for  this  popularity. 

L.  Barg,  of  the  Crescent  Hill  Music  Co.,  Inc., 
7725  Third  avenue,  Brooklyn,  N.  Y.,  dealers, 
feels  elated  because  "he  put  one  over"  on  his 
partner,  Alex.  Ulman,  who  just  escaped  being 
in  the  picture. 

William  Berdy,  Victor  dealer  at  1198  Fulton 


A.  J.  Ross,  Victor  dealer  at  Astoria,  is  proud 
of  his  two  new  billboard  signs  on  Jackson  ave- 
nue, Long  Island  City,  which,  he  states,  are  pro- 
ducing big  results.  Mr.  Ross'  son,  "Bill,"  is 
manager  of  the  Ross  Victor  store  in  Stein- 
way,  L.  I. 

J.  L.  Dunlap,  of  the  Dunlap  Sporting  Goods 
Store,  Far  Rockaway,  L.  I.,  is  thinking  seriously 
of  handling  Victor  goods  exclusively  and  giving 
up  his  sporting  goods  line.  He  is  getting  a  little 
envious  of  some  of  the  exclusive  Victor  estab- 
lishments near  by. 

Charles  and  Fred  Roemmele,  Richmond,  L.  I., 
Victor  dealers,  are  making  a  specialty  of  effi- 


Chas.  and  Fred 
Roemmele 


Bill  Ross  and 
A.  J.  Ross 


cient  shipping  facilities  and  their  motor  truck  can 
be  seen  going  through  the  nearby  territory  at  a 
terrific  pace. 


Harry  Schweiger  Wm.  Berdy 

street,  Brooklyn,  N.  Y.,  has  temporarily  lost 
his  smile  because  he  had  to  postpone  his  At- 
lantic City  trip  owing  to  the  extent  of  his 
business,  which  has  kept  him  busy  every  night 
until  10  o'clock. 


BARS  USE  OF  NAMES  AND  PORTRAITS 

A  bill  is  now  before  the  New  York  Legisla- 
ture to  amend  Sections  SO  and  51  of  the  Civil 
Rights  Law  by  making  it  a  misdemeanor  for 
any  person,  firm  or  corporation  to  use  for  ad- 
vertising purposes,  or,  for  the  purpose  of  trade, 
the  name,  surnanie,  portrait  or  picture  of  any 
living  person  without  the  written  consent  of 
such  person.  The  bill  in  its  present  form  would 
put  a  stop  to  the  use  of  the  names  and  portraits 
of  prominent  people  in  connection  with  testi- 
monials or  for  general  advertising  purposes, 
unless  their  written  consent  was  given.  In  the 
music  trade  at  least  such  consent  could  be  ob- 
tained with  little  effort. 


Talking  Machine  Supplies 
and  Repair  Parts 

SPECIALTIES:  MAIN  SPRINGS,  GOVERNOR 
SPRINGS,  SOUND  BOX  PARTS  AND  NEEDLES 


THE  RENE  MANUFACTURING  CO. 

HILLSDALE,  NEW  JERSEY 


Association  of  Employes  Through  Its  Directors 
Declares  Quarterly  Dividend  of  5  Per  Cent. 


At  a  meeting  of  the  board  of  directors  of  the 
Emerson  Phonograph  Co.,  New  York,  held  last 
week,  it  was  voted  that  the  Emerson  Employes' 
Association  declare  a  quarterly  dividend  of  5 
per  cent. 

This  association  is  made  up  of  the  employes  of 
the  Emerson  Phonograph  Co.,  Inc.  It  combines 
the  features  of  a  savings  bank  with  those  of 
insurance.  There  are  provisions  for  mutual 
benefit,  for  occasional  loans  to  members,  and 
for  safe  investment. 

Any  employe  of  the  company  is  eligible  to 
membership.  The  distance  of  the  various  fac- 
tories and  branch  offices  from  the  home  office 
has  tended  to  restrict  the  membership  largely 
to  employes  of  the  home  office.  That  these  have 
responded  is  evidenced  by  the  membership  of 
seventy-six. 

Members  upon  joining  purchase  shares  which 
must  be  paid  for  in  weekly  instalments  of  25 
cents  each.  There  is  no  limit  to  the  number  of 
shares  which  an  individual  may  purchase,  but 
interest  will  be  paid  on  no  more  than  ten  shares 
to  each  individual. 

The  organization  of  the  Emerson  Employes' 
Association  is  simple  and  effective.  Each  de- 
partment in  the  company  is  a  unit  and  entitled 
to  one  representative  upon  the  board  of  di- 
rectors, whom  the  members  of  the  department 
elect.  The  board  has  the  usual  powers,  meet- 
ing every  few  weeks,  while  all  the  members  are 
called  in  meeting  every  few  months.  Although 
the  association  is  but  three  months  old,  already 
earnings  have  been  so  great  as  to  enable  the 
payment  of  a  quarterly  dividend  of  5  per  cent. 
The  association  is  thus  a  great  incentive  to 
thrift. 


Phonograph  Accessories 


Tone  Arm 
Sound  Boxes 

Attachments  for  Edison  to  play 
Victor  and  Columbia  records. 

U  n  i  v  e  r  s  a  1  •  attachment  for 
Edison  to  play  any  make  record. 

Attachment  for  Victor  to  play 
Edison,  Pathe  and  etc. 

Jewel  Points. 

Gold  and  nickel  plating  for  the 
trade. 


F.  C.  KENT  &  CO. 

24  Scott  St.  Newark,  N.  J. 
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HORACE  SHEBLE,  president  PHILIP  c.  ADAMS.  Saues  Manager  a.  c.  WRIGHT,  purchasing  Agent 

Domestic 

TALKING  MACHINE 

CORPORATION 

33D  AND  ARCH  STS. 

PHILADELPHIA,  PA. 

An  Open  Letter  to  the  Talking  Machine  Trade. 

We  believe  there  is  a  logical  field  for  each  Manufacturer  to 
occupy,  and  after  exhaustive  analysis  we  decided  our  logical  field  was 
MODERATE  PRICED  Instruments. 

We  believe  the  Secret  of  success  in  manufacturing  lies  in  the 
following  cardinal  principles :- 

Making  what  you  are  best  equipped  to  manufacture. 
Constructing  each  unit  in  best  possible  manner  consistent 
with  your  aim. 

Having  your  plant  self  contained  so  as  to  rely  as  little 
as  possible  on  outside  conditions. 
Standardizing  your  product  to  simplify  manufacture. 
Treating  every  customer  in  an  unbiased  spirit  of  fairness. 

WE  ARE  AIMING  TO  COVER  THE  ABOVE  WITH  THE  NEW  DOMESTIC  LINE. 


Our  Plant  is  fully  equipped  down  to  the  minutest  detail  to 
properly  manufacture  moderate  priced  Talking  Machines. 

Our  product  is  being  made  from  the  best  materials  and  con- 
structed under  the  most  approved  methods  to  insure  accuracy  and  strength. 

Our  operations  have  been  standardized  to  simplify  detail  and 
construction  throughout  is  under  direct  supervision  of  recognized  experts. 

Every  minute  detail  in  the  New  Domestic  Line  is  inspected  and 
reinspected  to  insure  perfect  construction. 

Through  faithfully  carrying  out  the  above  policy  plus  extending 
to  our  trade  at  all  times  fair  and  equitable  treatment  we  believe  we  can 
firmly  establish  the  position  our  business  is  assuming  as  leaders  in  the 
manufacture  of  thoroughly  reliable  moderate  priced  Talking  Machines  and 
at  the  same  time  maintain  the  slogan  our  product  justifies,  namely, 

"THE  STANDARD  FOR  MUSICAL  TONE." 

Our  new  product  is  now  on  the  market  and  the  favorable  reception 
accorded  by  the  trade  more  than  justifies  our  expectations. 


There  are  four  models  in  the  new  line, 

Popular,                   List  Price  $15.00 

Favorite,                   "         "  20.00 

Premier,                     "         "  35.00 

De  Luxe,                    "         "  50.00 

The  above  machines  we  believe  represent  point  for  point  the  best 
values  ever  offered  in  Reliable  Talking  Machines;  their  combination  with 
Record  Cabinets  provide  appropriate  floor  machines  for  the  moderate  priced 
field. 

If  you  have  not  as  yet  seen  or  heard  the  new  Domestic  do  so  be- 
fore fully  making  up  your  mind  as  to  where  your  best  interests  lie. 

A  postal  inquiry  will  bring  catalogue  and  full  details. 

Yours  very  trul 
DOMESTIC  T.  ' 


President.  "~" 

P,  S.    We  extend  a  cordial  invitation  to  the  Music  Trade  to  visit  pur 
display  at  the  National  Music  Show  which  will  be  held  at  Chicago  in  May. 
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Good  product  sold  to  the  dealer  and  by  the 
dealer  strictly  on  its  merits,  co-operation 
always  and  protection  as  a  matter  of  course 
— that's  business,  Columbia  style. 


( Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


STOCK  STILL  CONTINUES  LOW  IN  SAN  FRANCISCO 

Despite  Slowing  Up  in  Trade  Following  Economy  Hysteria  Dealers  on  the  Pacific  Coast  Are  Opti- 
mistic Regarding  Outlook — Eilers  Talking  Machine  Co.  Now  California  Phonograph  Co. 


San  Francisco,  Cal.,  April  28. — The  talking 
machine  business  in  San  Francisco  is  quiet  and 
has  been  for  the  past  month,  due,  according  to 
the  statements  of  the  different  dealers,  to  a  com- 
bination of  the  usual  late  spring  depression  and 
the  recent  declaration  of  war.  Goods  also 
are  short,  the  Victor  stock  running  so  low  that 
several  establishments  are  entirely  sold  out  of 
many  styles  of  machines  with  but  a  vague  pos- 
sibility of  being  able  to  replenish  their  stock  at 
an  early  date.  Needles  are  also  hard  to  get  and 
sundries  of  all  kinds  are  short.  Several  phono- 
graph departments  have  cut  down  their  selling 
forces  until  it  shall  be  possible  to  obtain  stock. 
No  great  effort  is  being  made  to  get  talking 
machine  business,  as  nearly  every  establishment 
in  the  city  has  many  orders  ahead  which  it  is 
impossible  to  fill. 

Clark  Wise  has  turned  his  Edison  stock  over 
to  the  Edison  Phonograph  Co.,  in  Mission  street, 
and  will  devote  his  time  in  the  future  to  the 
Victor  and  Columbia  lines. 

Kohler  &  Chase  have  bought  out  the  Victor 
stock  of  the  Reed  Music  Store,  in  Berkeley, 
Cal.  This  has  been  added  to  the  stock  of  the 
branch  store,  at  2144  Center  street,  Berkeley. 

Chas.  Mauzy,  manager  of  the  talking  machine 
department  of  Byron  Mauzy,  attended  the 
Knights  Templar's  State  conclave  in  Sacramento 
this  month. 

The  talking  machine  department  of  the  Oak- 
land branch  of  Kohler  &  Chase,  under  the  man- 
agement  of  Fred  Hartman,  has  been  doing  an 
enormous  business  the  past  weeks  as  a  result 
of  an  extensive  advertising  campaign  being  con- 
ducted by  the  establishment. 

Enlarge  Store  in-  San  Jose 

R.  R.  Rugg,  manager  of  the  San  Jose  branch 
of  Sherman,  Clay  &  Co.,  who  was  in  town  re- 
cently, announces  the  remodeling  and  enlarging 
of  his  store  at  190  South  First  street  and  the 
doubling  of  size  of  the  talking  machine  depart- 
ment. An  adjoining  store  has  been  leased  and 
the  piano  department  moved  to  the  new  location, 
leaving  the  old  portion  for  the  exclusive  use  of 
the  talking  machines  and  records.  Sound  proof 
demonstration  rooms  have  been  installed  and 
the  entire  interior  refinished. 

Andrew  G.  McCarthy,  treasurer  and  manager  - 
of  the  talking  machine  department  of  Sherman, 


Clay  &  Co.,  is  visiting  the  branches  of  the  com- 
pany throughout  the  Northwest  in  company  with 
Frederick  R.  Sherman. 

Open  Music  Extension  Bureau 

J.  Gercovich,  manager  of  the  talking  machine 
department  of  Kohler  &  Chase,  has  opened  a 
Music  Extension  Bureau  in  accordance  with  the 
plan  recently  inaugurated  by  the  Victor  Co. 
The  department  is  under  the  management  of 
Frederick  Vincent  and  is  located  in  two  suites 
of  rooms  on  the  fourth  floor  of  the  Kohler 
&  Chase  Building.  A  research  bureau  and  ad- 
visory board  has  Tjeen  formed,  composed  of  the 
sixty  musicians  and  teachers  who  have  studios 
in  the  building.  Much  interest  is  being  mani- 
fested in  Mr.  Vincent's  work  and  the  department, 
which  is  not  yet  in  thorough  working  order,  will 
undoubtedly  be  an  important  addition  to  the 
establishment. 

Does  Not  Expect  War  to  Hurt  Trade 

J.  Gercovich,  of  the  Kohler  &  Chase  phono- 
graph department,  reports  that  business  is  keep- 
ing up  very  well  and  is  quite  as  active  as  usual  for 
this  time  of  year,  which  is  usually  a  little  dull. 
Mr.  Gercovich  looks  for  a  normal  business  dur- 
ing the  coming  months  and  feels  that  the  war 
will  have  little  effect  as  far  as  selling  goods  is 
concerned.  He  anticipates  a  shortage  which  will 
interfere  with  the  usual  run  of  affairs,  although 
the  prospect  of  it  having  a  serious  effect  on  the 
-trade  is,  in  his  opinion,  very  remote.  B.  B. 
Crites  and  W.  I.  Shafer,  both  of  whom  have 
been  with  the  staff  of  the  Columbia  Grapho- 
phone Co.,  are  now  with  the  phonograph  depart- 
ment of  Kohler  &  Chase. 

Demand  for  Patriotic  Records 

There  has  been  a  slight  increase  in  the  popu- 
larity of  the  patriotic  records  in  the  Wiley  B. 
Allen  talking  machine  department,  and  a  heavy 
sale  is  anticipated  on  the  new  John  McCormack 
record. 

Ralph  Hogan  has  joined  the  talking  machine 
department  of  the  Hauschildt  Music  Co. 
Emerson  Phonograph  Co.  Expands 

The  Emerson  Phonograph  Co.,  in  charge  of 
Claude  A.  Adou,  will  have  larger  quarters  the 
first  of  May  when  the  adjoining  s,uite  of  rooms 
in  the  Monadnock  Building  will  be  added  to  the 
space  now  occupied  by  the  company.  Mr.  Adou 
says  that  in  face  of  war  conditions  business  is 


ROTTEN  STONE 

Equal  to  any  ever  imported.    We  are  the  only  miners  and  manufacturers  in  America 

AX  GRADE.    Made  especially  for  and  essential  in  the  making  of  talking  machine  records- 
Used  in  the  formulas  of  the  leading  record  manufacturers.    The  finest  texture  filler  made. 
BG  GRADE.    For  polishing  and  finishing,  especially  wood.    A  mild  abrasive ;  very  soft,  fine 
and  smooth.    No  coarse  particles.    Use  it  on  your  cabinets. 

Send  for  samples  and  prices 

KEYSTONE  MINERALS  COMPANY 


3S  EAST  21st  STREET 


NEW  YORK,  N.  Y. 


increasing  and  that  he  is  stocking  up  on  records 
to  enable  his  branch  to  give  prompt  service  on 
small  orders  to  dealers  in  order  that  it  will  not 
be  necessary  for  them  to  buy  in  large  quantities. 
W.  S.  Gray  Visits  Domestic  Co.  Factory 

W.  S.  Gray,  of  the  Domestic  Talking  Machine 
Co.,  returned  from  a  month's  trip  to  the  East 
April  1.  During  his  trip  Mr.  Gray  visited  the 
company's  factory  in  Philadelphia  and  con- 
ferred with  the  management  concerning  the 
sales  methods  to  be  employed  in  introducing  the 
new  line  of  machines  being  put  out  by  the  com- 
pany, samples  of  which  have  not  yet  reached  the 
Coast.  The  instruments  will  be  handled  through 
jobbers  on  the  Coast  and  all  the  jobbing  centers 
from  Spokane  to  El  Paso  will  be  supplied  from 
the  San  Francisco  branch. 

Sold  Out  of  Victors 

Chas.  Mauzy,  of  the  talking  machine  depart- 
ment of  Byron  Mauzy,  says  that  he  is  prac- 
tically sold  out  of  Victors  and  that  his  Victor 
business  is  at  a  standstill  because  of  an  inability 
to  get  stock. 

A  Visitor  From  Kansas  City 

Clyde  Wilson,  of  the  J.  W.  Jenkins'  Sons 
Music  Co.,  of  Kansas  City,  Victor  jobber  and 
dealer  in  small  goods,  arrived  in  town  the  25th 
of  April  for  his  regular  visit  to  the  local  dealers. 
Mr.  Wilson  came  up  from  the  South,  calling  on 
the  Texas,  Arizona  and  Southern  California 
towns  en  route. 

Wants  Company  Name  Changed 

F.  A.  Levy,  owner  of  the  Eilers  Talking  Ma- 
chine Co.,  located  in  the  Eilers  Building  at  975 
Market  street,  has  petitioned  the  court  to  change 
the  name  of  his  establishment  to  the  California 
Phonograph  Co.  in  order  that  the  public  will 
not  confuse  his  business  with  that  of  the  piano 
business  of  Hy  Eilers,  who  is  closing  out  his 
retail  business  in  San  Francisco.  Mr.  Levy  has 
a  lease  for  a  long  term  of  years,  on  a  portion 
of  the  main  floor  at  975  Market  street  which  he 
will  continue  to  occupy  for  the  present.  Mr. 
Levy  states  that  while  business  is  not  as  brisk 
as  it  has  been  conditions  are  not  serious  and 
that  his  company  is  doing  a  satisfactory  volume 
of  business  for  the  season. 

A.  R.  Pommer  Arranging  for  New  Line 

A.  R.  Pommer,  of  the  Pacific  Phonograph  Co., 
140  Geary  street,  is  expected  to  return  from  a 
lengthy  trip  to  New  York  May  1.  Mr.  Pommer's 
mission  East  was  to  arrange  for  a  new  line  of 
goods  to  take  the  place  of  the  Edison  line  which 
is  now  being  handled  by  the  Edison  branch  in 
Mission  street. 


ORDERS  FOR  READY  FILE  PRODUCTS 

F.  R.  Robinson,  Traveler  for  the  Ready  File  Co., 
Gets  Excellent  Results  on  Eastern  Trip 


F.  R.  Robinson,  traveling  representative  for 
the  Ready  File  Co.,  Indianapolis,  Ind.,  manu- 
facturers of  improved  filing  devices  for  talking 
machine  records,  has  been  spending  some  time 
in  the  East  calling  on  Victor  distributors.  He 
states  that  he  has  closed-  some  excellent  con- 
tracts with  prominent  distributors  and  that  a 
generous  quantity  of  future  orders  was  in  sight. 
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We  Give  You  the  Only  Selling 
Idea  in  the  Phonograph  Field 
Today  that  is  Non-Competitive 

\Y7E  give  you  the  only  feature  which  no  other  phonograph  in  the 
*  *  world  can  claim.  We  give  you  the  selling  idea  which  makes 
the  soundest  appeal  to  the  phonograph  buyer.  The  idea  which 
appeals  to  the  average  man's  desire  to  get  the  utmost  for  his  money 
— and  then  proves  that  he  is  getting  the  utmost. 

What  is  this  idea?    It  is  the  idea  embodied  in  the 

PATHE  SAPPHIRE  BALL 

It  is  the  idea  behind  this  record-saving  jewel  which,  in  the 
Pathephone,  takes  the  place  of  sharp,  metal  needles ;  the  idea  which 
enables  us  to  guarantee 

LONG  LIFE  TO  THE  RECORD 

Read  the  famous  Pathe  Guarantee,  as  reproduced  on  the 
opposite  page. 

And  the  Pathe  Sapphire  Ball,  because  it  is  permanent,  hits  the 
public  strong  with  the  argument  of 

NO  NEEDLES  TO  CHANGE 

But  we  do  more  than  merely  create  for  you  this  exclusive  feature.  We  help 
sell  it  for  you. 

In  national  mediums  we  are  telling  the  public  the  interesting,  convincing 
story  of  the  Pathe  Sapphire  Ball — what  it  is,  what  it  does.  On  the  opposite  page  is 
reproduced  a  full  page  ad  from  the  Saturday  Evening  Post.  It  is  one  of  a  series 
extending  throughout  the  year. 

In  addition  to  this  National  Advertising,  we  give  our  dealers  the  strongest  kind 
of  selling  co-operation.  Our  efforts  do  not  cease  when  we  see  our  instruments  on 
his  floor.  They  continue  until  the  Pathephones  are  in  the  consumers'  homes.  We 
are  constantly  engaged  in  an  active  campaign  to  help  him  get  business.  We  stand 
ready  to  give  service  that  is  practical  in  ever])  branch  of  selling. 

Tell  us  today  that  you  want  to  be  able  to  offer  your  customers  the  Exclusive 
Pathe  Features — that  you  want  Pathe  Selling  Co-operation.  Don't  wait  until  you 
"think  of  it  again."    Write  now. 


PATHE  FRERES  PHONOGRAPH  COMPANY 

10-32  Grand  Avenue,  Brooklyn,  N.  Y. 

Pathe  Freres  Phonograph  Co.  of  Canada,  Ltd.,  6  Clifford  Street,  Toronto 
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Look  for  this  page  in  the  May  24th  SATURDAY  EVENING  POST 


This  Pathephone 
With  H  Beautiful  Jathe' 
Selections  for  $79  — 


THE  PATHE 
GUARANTEE 

WE  guarantee 
every  Pathe 
Record  to  play  at 
least  one  thousand 
times  with  the  Pathe 
Sapphire  Ball,  with- 
out showing  any  per- 
ceptible wear  on  the 
record  and  without 
impairment  to  the 
unexcelled  beauty 
of  tone. 

Pathe  Freres 
Phonograph 
Company 


An  Enlargement 
of  the 

Pathe 
Sapphire 
Ball 

and  Pathe 
Record  Grooves 


YOU  can  have  this  outfit  now — immediately — in  whatever  part 
of  the  United  States  you  may  live.    It  is  on  sale  at  all  Pathe 
dealers  everywhere. 

Furthermore,  you  can  have  it  on  easiest  of  terms — on  payments 
as  low  as  $5  per-month. 

THIS  $79.50  PATHEPHONE  OUTFIT  INCLUDES: 

Handsome  "Model  75,"  Pathephone,  in  mahogany, 

fumed  oak  or  golden  oak  $75.00 

Six  Pathe  Double  Records,  size  10,  (your  selections)    .  4.50 

$79.50 

This  "Model  75,"  like  all  Pathephones,  plays  its  records  with 
the  Pathe  Sapphire  Ball  — a  ball-shaped  jewel  which  never  digs, 
rips  or  cuts  the  record.   This  means: 

No  needles  to  change. 
Permanent  life  to  the  record. 

See  Guarantee 

This  outfit  will  open  to  you  the  great  Pathe  Library  of  Records.  Selec- 
tions by  favorite  artists  of  the  American  operatic  and  concert  stage;  cele- 
brated foreign  stars  you  have  never  heard  before;  famous  foreign  orchestras 
and  bands;  delightful  musical  novelties.  And  every  Pathe  record  —  includ- 
ing grand  opera— is  double. 

Furthermore,  all  makes  of  disc  records  may  be  played  on  the  Pathephone. 

Hear  this  Model  75  Pathephone  at  the  Pathe  dealer's  near  you  today,  or 
send  coupon  for  information. 

PATHE  FRERES  PHONOGRAPH  COMPANY 

10  Grand  Avenue,  Brooklyn,  N.  Y. 

Pathe  Freres  Phonograph  Company  of  Canada,  Ltd.,  6  Clifford  Street,  Toronto. 


 If  Your  Dealer  Cannot  Supply  You  Send  This  Coupon  

PATHE  FRERES  PHONOGRAPH  CO.,  10  Grand  Avenue,  Brooklyn,  N.  Y. 

My  dealer  , 

cannot  supply  me  with  the  $79.50  Pathephone  Outfit.  Please  send  me  full  particulars  regarding  offer. 

Name  

Address  V  
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Model  "A"  -j 

Priced  $100] 

riMVb  inches  high  HJ 


Model  "O' 

Priced  $85 

43*/£  inches  high 


Model  "B" 

Priced  $125 

46V6  inches  high 


Build  up  your  Business  with 

"The  Phonograph  with  an  Individuality" 

Each  Model  Equipped  with  Every  Delpheon  Feature 


Model  "C 

Priced  $150 

48V4  inches  high 


It  is  the  aggressive  and  wide' 
awake  dealer  who  sees  the 
advisability  of  extending  his 
business  and  upbuilding  his 
reputation  by  means  of  an  in^ 
strument  like  the  Delpheon. 

It  is  the  aggressive  and  far-sighted 
dealer  who  sees  the  advantage  of 
forming  connections  with  a  con^ 
cern  which  considers  its  name 
and  reputation  of  sufficient  value 
to  put  out  under  that  name  only  an 
article  that  must  be  as  nearly  per^ 
feet  as  human  ingenuity  can  make 
it — one  that  will  continue  to  uphold 
that  reputation. 

It  is  merely  another  case  of  the  survival  of 
the  fittest.  Hence,  it  is  evidence  of  good 
business  judgment  to  carry  a  line  that  is 
bound  to  stay  on  top — one  that  does  and 
will  continue  to  lead  in  every  single  detail. 

The  Delpheon  stands  ready  to  prove  its 
merits — in  tone,  exclusive  features  and  design. 

When  you  write  for  discounts  and  detailed 
information,  state  the  approximate  number 
you  can  dispose  of. 


Model  "D" 

Priced  $175 

48'4  inches  high 


I 
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THE  DELPHEON  COMPANY 


816  Boutell  Place 


Bay  City,  Michigan 


SOME  BUSINESS  POINTERS 

Talking  Machine  Dealers  Might  Observe  When 
Sending  Out  Letters  on  Installment  Accounts 


The  installment  machine  business  in  the  talk- 
ing machine  industry  is  steadily  growing  in 
volume,  and  letters,  good,  bad  and  indifferent, 
are  sent  out,  urging  the  delinquent  to  meet 
their  obligations.  A  few  pointers  are  here- 
with presented  which  may  be  available  to  deal- 
ers who  like  to  keep  in  touch  with  things: 


Do  not  say:  "We  will  proceed  to  collect 
this  account  by  due  process  of  law." 

Say,  rather:  "We  do  not  believe  you  desire 
to  compel  us  to  collect  this  by  process  of 
law." 

Do  not  say:  "This  charge  is  unjust,  and  we 
never  will  pay  it." 

Say,  rather:  "We  have  too  good  an  opinion 
of  you  to  suppose  you  want  us  to  pay  a  charge 
as  unjust  as  this  is." 

Do  not  say:  "We  need  this  money,  and  you 
must  get  it  here  by  the  10th." 


Say,  rather:  "If  you  knew  how  much  we 
needed  this  money,  you  certainly  would  get 
it  here  by  the  10th." 

Do  not  say:  "After  we  have  done  you  so 
many  favors,  we  are  surprised  that  you,  etc." 

Say,  rather:  "The  favors  we  may  have  ex- 
tended you  have  been  a  pleasure  to  us,  and 
we  hope  to  be  in  a  position  to  extend  many 
more  in  the  future,  etc." 

Do  not  say:  "You  must,  etc." 

Say,  rather:    "You  will  please  us  if,  etc." 

Worth  trying?    Well,  we  think  so. 


Supplemen I —  The  Talking  Machine  World,  May  15,  1917. 


Otto  Heineman  Phonograph  Supply  Co. 

INCORPORATED 

25  WEST  45th  STREET,  NEW  YORK 
FACTORY,  ELYRIA,  OHIO 


CHICAGO  ATLANTA  SEATTLE  TORONTO 


Chicago  National  Music  Show 

Coliseum,  Chicago,  May  19-26 

37 
38 

Make  these  booths  your 
headquarters  at  the  show 

We  have  a  surprise  in  store  for  you 


President 


Otto  Heineman  Phonograph  Supply  Co. 

INCORPORATED 

25  WEST  45th  STREET,  NEW  YORK 
FACTORY,  ELYRIA,  OHIO 
CHICAGO  ATLANTA  SEATTLE  TORONTO 
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CARUSO'S  DREAD  OF  RECORDING       LEO  FEIST  SUES  RECORD  COMPANY 


Noted  Tenor  Declares  That  Necessity  for  Abso- 
lute Perfection  in  Singing  for  Talking  Ma- 
chine Records  Still  Makes  Him  Very  Nervous 


Although  Enrico  Caruso  is  probably  the  best 
known  record  artist  so  far  as  the  public  is  con- 
cerned, and  has  likewise  probably  made  more 
money  out  of  royalties  from  his  records  than 
any  other  artist  to  date,  he  is  nevertheless  not 
wholly  enthusiastic  about  singing  for  records, 
for  he  claims  that  he  has  grown  to  actually  . 
dread  a  session  in  the  recording  laboratories. 

In  answer  to  an  inquiry  put  by  an  inter- 
viewer recently,  Mr.  Caruso  said:  "I  like  to;  yes. 
B'ut  enjoy  it?  No.  How  could  I?  I  dread  it 
more  than  the  most  exacting  appearance  in 
opera." 

"Why?" 

"Oh,  because,  because — it  must  all  be  abso- 
lutely perfect,  the  perfection  of  a  perfect 
mechanism.  I  must  be  the  heart,  the  soul,  the 
sentiment  of  the  thing  I  sing,  and  I  must  be  the 
artist,  too." 

"In  listening  to  your  records  it  has  seemed  to 
me  that  Italian  is  perhaps  the  easiest  language 
to  enunciate.    Do  you  think  so?" 

"No-o-oh!  No.  The  artist  will  find  facility 
in  any  language.  If  your  diction  is  good,  the 
words  will  come  out — as  words." 

"How  do  you  get  so  much  dramatic  force  into 
a  record  like — oh — 'Vesti  la  Giubba?'" 

"Oh,  that  comes  from  inside!  I  do  not  feel 
even  the  floor  under  my  feet  when  I  sing  into 
the  recording  horn.  I  am  Canio,  I  am  the 
Pagliacco — the  clown  himself!" 

"Do  you  find  your  records  helpful  from  the 
point  of  view  of  study?" 

"Yes — my  own  and  those  of  others.  Plancon 
sang  like  a  cello,  and  I  myself  try  to  imitate  the 
legato  of  a  cello.  Listen!" 

We  listened,  and  Caruso,  with  closed  lips, 
hummed  an  impromptu  cadenza  so  like  a  cello 
passage  that  the  illusion  even  of  the  bowing 
was  perfect  and  the  room  filled  with  mighty 
vibrations. 

And  then  I  asked  him  if  he  had  a  favorite  role, 
and  was  very  quietly  "sat  on,"  as,  of  course,  I 
deserved  to  be.    In  reply  to  my  question  he  said: 

"Artists  who  have  a  favorite  opera  are  not 
artists,  but  specialists." 

Caruso  is  passionately  fond  of  his  two  sons, 
and  the  great  artist,  who  realizes  his  responsi- 
bilities so  clearly  that  he  is  never  quite  free  from 
stage  fright,  tells  how  the  most  trying  appear- 
ance of  all  his  career  was  at  Covent  Garden  in 
London.  It  was  not  the  audience  in  the  royal 
box  which  affrighted  him,  but  the  fact  that  an- 
other box  was  occupied  by  his  own  small  son. 

Caruso  was  asked  if  he  himself  used  the  Vic- 
trola  as  a  source  of  entertainment,  to  which  he 
had  replied  with  vigorous  assent,  and  to  illus- 
trate his  point  told  of  playing  records  with  the 
two  boys  at  home.    He  raid: 

"I  played  some  of. my  own  records,  and  then 
I  asked  Enrico  (the  older  boy)  if  he  liked  my 
singing." 

"He  said,  'Yes,  of  course  I  like  it,  but  I  like 
Harry  Lauder  better.'  " 

"I  asked  him  Why?'  and  his  answer  was, 
Why,  papa,  you  make  me  cry.'  " 


SOMETHING  WRONG 

Johnny  was  at  the  opera  for  the  first  time. 
The  celebrated  soprano  was  in  the  middle  of  her 
solo,  when  he  said  to  his  mother,  referring  to 
the  conductor  of  the  orchestra,  "Why  does  that 
man  hit  at  the  woman  with  his  stick?" 

"He  is  not  hitting  at  her,"  replied  his  mother; 
"keep  quiet." 

"Well,  then,  what  is  she  howling  for?"- — -New 
York  Mail. 


BETTER  MUSIC 

"Williams"  Sounding  Board 

placed  under  record  on  any  disc  phono- 
graph. Price  $1.50.  Usual  discount  to 
dealers. 

O.  B.  WILLIAMS  CO. 

SEATTLE  WASH.,  U.  S.  A. 

Manufacturers  Sash  and  Doors 


Seeks  an  Injunction  Against  Snowden  Bros.  & 
Co.  as  Agents  for  the  Indestructible  Phono- 
graphic Record  Co.,  of  Albany,  for  Infringe- 
ment of  Copyright  in  Reproducing  Songs  on 
Records   Without    License    From  Publisher 

Indianapolis,  Ind.,  May  S. — Leo  Feist,  Inc.,  of 
New  York,  in  a  suit  filed  under  the  copyright 
law  in  the  United  States  District  Court  here 
against  George  and  James  Snowden  and  Henry 
McSweeney,  partners  in  the  Indestructible 
Phonographic  Record  Co.,  of  Albany,  N.  Y., 
and  doing  business  in  Indianapolis  as  Snowden 
Brothers  &  Co.,  asks  an  injunction  against  the 
defendants  preventing  them  from  reproducing 
and  selling  records  of  fifteen  song  hits  until 
royalties  and  damages  sought  by  the  suit  are 
paid. 

The  songs,  according  to  the  suit,  are  owned 
by  Feist  and  protected  by  the  plaintiff  by  copy- 
right. It  is  charged  the  defendants  have  re- 
produced records  of  the  songs  without  any  li- 
cense from  the  copyright  owner.  The  suit  asks 
that  the  court  order  the  defendants  to  give  an 
accounting  of  the  number  of  reproductions  and 
pay  a  two-cent  royalty  on  each,  and  also  that 
damages,  not  exceeding  three  times  the  amount 
found  due  as  royalties,  be  assessed  against  the 
defendants.  The  suit  is  signed  by  E.  F.  Bitner, 
as  treasurer  of  Leo  Feist,  Inc. 

The  songs  involved  in  the  suit  follow:  "When 
I  Get  You  Alone  To-night,"  "Let  George  Do 
It,"  "Dreaming,"  Waltz,  "A  Word  That  Means 
the  World  to  Me,  'Mother,'  "  "There's  a  Little 
Bit  of  Bad  in  Every  Good  Little  Girl,"  "Peg  o' 
My  Heart,"  "That's  How  I  Need  You,"  "I'm 
on  My  Way  to  Mandalay,"  "Isle  d'Amour," 
"When  You  Wore  a  Tulip  and  I  Wore  a  Big 
Red  Rose,"  "I  Didn't  Raise  My  Boy  to  Be  a 
Soldier,"  "Don't  Bite  the  Hand  That's  Feeding 
You,"  "You  Can't  Get  Along  With  'Em  or  With- 
out 'Em,"  "Sweet  Cider  Time  When  You  Were 
Mine,"  and  "You're  Here  and  I'm  Here." 


GETTING  AFTER  SUMMER  BUSINESS 

Victor  Co.  Issues  Special  Folder  Regarding 
Summer  Uses  of  Talking  Machine  That 
Should  Bring  Real  Trade  to  the  Dealer 


Although  the  weather  conditions  do  not  serve 
to  emphasize  the  fact,  we  are  assured  by  the  cal- 
endar and  almanac  that  we  are  now  living  in  the 
springtime  of  1917,  and  that  in  the  natural  course 
of  events  summer  will  soon  be  with  us.  For  the 
talking  machine  dealer  who  arranges  his -busi- 
ness campaigns  for  the  future  by  the  calendar 
and  not  by  the  weather,  it  is  understood  that 
now  is  the  time  to  plan  ways  and  means  for 
developing  summer  business,  to  associate  the 
talking  machine  with  the  pleasures  of  outdoors, 
just  as  it  is  associated  with  the  pleasures  of 
home  in  the  cold  months. 

In  this  connection  the  Victor  Talking  Machine 
Co.  has  just  issued  a  most  interesting  and  at- 
tractive folder  entitled:  "Take  Your  Music  With 
You  This  Summer."  The  introduction  repro- 
duced herewith  gives  an  idea  of  the  character 
of  the  text  and  the  arguments  presented.  It 
says:  "Long,  lazy  days  by  sea,  lake  or  river 
make  up  the  summer's  vacation;  but  for  the 
recreation  to  be  complete  it  must  also  be  a 
vacation  of  the  spirit.  And  nothing  can  be  men- 
tally, emotionally,  spiritually  more  refreshing 
than  music,  for,  as  has  been  said,  'Music  releases 
the  soul  from  its  mortal  shell,  and  takes  it  to 
brighter  skies,  new  oceans,  mountains,  flowers, 
birds,  trees  and  brooks  where  time  and  space 
do  not  intrude.'  " 

The  folder  is  illuminated  with  attractive  fea- 
tures of  camp,  seaside  hotels  and  outdoor  sum- 
mer features  generally,  and  a  proper  use  of  this 
piece  of  literature  by  the  dealer  should  have 
definite  results. 

The  Victor  Co.  announces  that  folders  have 
been  mailed  to  every  hotel,  every  yacht  club  and 
every  athletic  club  in  the  United  States  and  that 
it  would  seem  that  all  the  live  dealer  has  to  do 
is  to  call  around  and  get  the  orders. 


No.  403  [Vertical  Interior] 
For  New  Victrola  IX,  only 

which  has  a  hinged  rimmed  back  that  drops  down 
and  enables  you  to  slide  the  new  style  Victrola  IX 
in.    It  has  the  appearance  of  a  single  unit. 

If  you  carry  a  stock 
of  cabinets  that  really 
blend  harmoniously 
with  the  talking  ma- 
chines you  sell,  there 
is  no  reason  why 
every  purchaser  of 
either  a  floor  or  table 
model  machine  can- 
not be  considered  a 
live  prospect  for  a 
cabinet. 

Udell  record  cabinets 
blend  so  harmoniously 
with  the  Victor,  Colum- 
bia, Aeolian,  Sonora  and 
Pathe  machines,  which 
they  are  especially  built 
to  match,  that  your  circle 
of  cabinet  prospects  is 
bound  to  grow  broader 
and  BROADER. 

Important  Notice 

An  exhibit  of  the  Udell 
line  will  be  made  in 
Space  9A  at  the  Chicago 
Coliseum  during  the  week 
May  19th-26th. 

The  Udell  Works 

INDIANAPOLIS 
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You  can  sell  a  machine 
that  has  no  nasal  twang 

and  at  the  same  time 

SELL  MORE  RECORDS 

to  your  regular  trade.  Records  are  sold  upon  demonstra- 
tion, and  at  least  one-half  the  sales  are  lost  when  the  record 
sounds  nasal,  scratchy,  or  harsh.  To  offset  this  and  get  all 
out  of  a  record  that  was  originally  put  in  it,  you  need  the 

HOFFAY 

Air-Tight  Phonograph 

as  your  record  demonstrator  and  quick  selling  machine.    It  eliminates  the  metallic  edge,  and  the  nasal  sound  of  your 
fine  records.    It  will  play  any  Edison,  Victor  and  Columbia  record,  as  it  was  never  played  before. 
You  will  be  convinced  of  the  merits  of  this  great  discovery,  which  has  far  advanced  the  phonograph  standard,  when 
you  once  use  the  Hoffay.    It  will  not  be  necessary  for  us  to  force  our  proposition  upon  you,  when  you  realize  the 
wonderful  possibilities  for  profit  and  prestige  of  our  franchise. 


The  Hoffay  Two-prong  Reproducer 

is  made  of  metal  parts  hermetically  sealed,  and  it  is  to  this  great  reproducer 
that  the  credit  is  due  for  bringing  out  of  the  record  all  that  was  put  into  it 
without  a  nasal  twang.  The  only  thing  that  distinguishes  violin  tone  from 
that  of  the  cornet  is  the  kind  and  quality  of  vibrations.  The  escape  of  violin 
vibrations  through  the  loop-holes  of  reproducers  has  made  the  violin  tone  a 
difficult  one  to  attain,  but  you  will  recognize  it  absolutely  on  the  Hoffay. 


The  Hoffay  Air-Tight  Tone  Arm 


The  fact  that  there  is  absolutely  no 
crevice  in  the  tone-arm  and  at  the 
connecting  base  makes  it  impossible 
for  the  vibrations  to  lose  their  force 
and  naturalness.    This  makes  for  a 


The  Hoffay  Automatic  Adapter 

This  adapter  makes  the  machine  play  to  perfection  the  Edison,  Victor  and 
Columbia  records.  It  is  absolutely  fool , proof  for  unless  it  is  in  the  correct 
position  it  will  not  play  at  all.  It  automatically  sets  itself  into  the  correct 
position.  More  records  are  ruined  today  by  being  played  with  the  reproducer  at 
the  wrong  angle. 


perfect  flow  of  vibrations  from  the  re- 
producer to  the  outer  edge  of  the 
cabinet-horn.  The  spring  underneath 
the  tone-arm  is  arranged  so  as  to  lift 
the  entire  weight  from  the -record. 


Just  fill  in  and  mail  at  once 


HOFFAY  TALKING  MACHINE  CO.,  Inc. 
HOFFAY  PHONOGRAPH  EXPORT  CO., 
3  West  29th  Street 

Please  send  me  your  full  proposition  and 
booklet. 


Name  ... 
Address 


For  Domestic  Business  Address 

Hoffay  Talking  Machine  Co.,  Inc. 


3  West  29th  St. 


New  York  City 


For  Foreign  Business  Address 

Hoffay  Phonograph  Export  Co. 

3  West  29th  St.  New  York  City 


vow 

\ 


There  are  four  machines 
in  the  Hoffay  line 

$85.00  $125.00 
$175.00  $225.00 

Our  proposition  has  great 
merits,   which   will    pay  you 
to  investigate 
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Two  new  selections  by  Pablo  Casals  in  the  June  list; 
also  new  selections  by  Oscar  Seagle,  Helen  Stanley 
and  the  New  York  Philharmonic  Orchestra;  also 
many  other  recordings  ol  various  kinds  for  every 
occasion  to  meet  the  demand  for  music  and  enter- 
tainment. No  chance  at  all  of  missing  a  sale! 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


SONORA  RECITALS  IN  MILWAUKEE        AFTER  FAKERS  IN  INDIANAPOLIS 


Chas.  J.  Orth  Has  Great  Success  With  This  In- 
strument, Which  Was  Heard  in  Pleasing  Pro- 
grams in  Two  Fine  Concert  Rooms 


Milwaukee,  Wis.,  May  7.— The  Sonora  is  play- 
ing daily  recitals  at  the  store  of  Charles  J.  Orth, 
at  504  Grand  avenue,  its  sole  representative  in 
this  city.  Two  elaborate  concert  rooms  have 
been  equipped  in  the  Orth  establishment.  Under 
the  direction  bf  W.  H.  Heise  its  unlimited  reper- 
toire entertains  crowds  of  young  and  old 
throughout  the  afternoon  and  on  Saturday  even- 
ing.    "My  business  was  started  with   a  shoe 


STonora  CHAS.  J.  ORTH  f&imora 

C^S^  PHONOGRAPHS  THE  SQUARE  DEAL  PIANO  MAH  ^7^/ PHONOGRAPHS 


Chas.  J.  Orth's  Sonora  Store 

string,  so  to  speak,"  said  Mr.  Orth,  "and  now  I 
believe  I  am  safe  in  saying  that  I  am  the  biggest 
retail  advertiser  of  the  Sonora  in  the  country. 
My  medium  is  the  newspaper."  Forty  Sonoras 
of  the  "Elite"  model  were  recently  received  as 
one  shipment  by  the  House  of  Orth. 

"Beside  selling  the  Sonora  we  are  in  a  posi- 
tion to  handle  any  mechanical  difficulty  that  may 
arise  in  the  life  of  a  machine,"  said  W.  H. 
Heise,  of  the  phonograph  department.  "Since 
our  taking  over  of  the  agency  of  the  Sonora  we 
have  not  once  been  compelled  to  send  to  the 
factory  for  parts  or  help  of  any  kind  to  adjust 
a  specific  case.  Our  service  department  is  com- 
plete." 

The  Orth  establishment  also  operates  a  motor 
truck  that  is  applied  almost  exclusively  to  quick 
service  in  furnishing  machines  on  short  notice* 
to  homes  or  public  places  in  event  of  social  ac- 
tivities. 

The  Sonora  Portable  is  the  little  pet  of  the 
Sonora  representative.  It  is  a  real  machine 
with  a  strong,  clear  voice.  It  is  set  in  a  case 
that  may  be  closed  as  quickly  as  said  and  carried 
about.  People  with  thoughts  of  summer  camp- 
ing in  their  minds  are  already  "dead  gone"  on 
it.  The  secret  of  its  portability  lies  in  its  con- 
struction as  regards  sound  amplification.  In- 
stead of  a  horn  for  expanding  the  tone,  a  more 
compact  device  has  been  devised  in  a  reflector. 


ADVERTISING  LAW  IN  NEVADA 

House  Bill  199,  Laws  of  1917,  recently  signed 
by  the  Governor  of  Nevada  is  the  Printers'  Ink 
Model  Statute  against  fraudulent  advertising 
with  a  few  minor  verbal  changes. 


Vigilance  Bureau  in  That  City  Handles  Several 
Cases  Growing  Out  of  Talking  Machine  Ad- 
vertising— How  One  Victrola  Was  Sold 


Indianapolis,  Ind.,  May  4. — The  work  of  the 
Vigilance  Bureau  of  the  Minneapolis  Advertis- 
ing Forum  in  prosecuting  misleading  adver- 
tisers is  still  bringing  to  light  new  frauds  per- 
petrated in  the  local  talking  machine  trade,  or 
rather  in  connection  with  the  sale  of.  standard 
talking  machines  locally. 

A  recent  case  concerned  the  advertising  of  a 
Victrola  as  follows:  "New  mahogany  Victor 
Victrola  costing  $100,  and  $40  worth  of  records, 
all    for   $90.     Make    fine    Christmas  present. 

Call  ."    The  complainant  who  answered  the 

ad  and  paid  the  man  declared  that  he  made  the 
purchase  with  the  understanding  that  the  ma- 
chine was  a  Victrola  XI.  and  valued  at  $100,  but 
later  discovered  that  it  was  a  Victrola  X.  selling 
everywhere  at  the  standardized  price  of  $75, 
and  that  the  number  XI.  on  the  plate  had  been 
faked  by  scratching  the  figure  "I."  after  the 
Roman  numeral  X. 

The  same  machine  was  advertised  several 
times,  and  finally  offered  with  a  number  of 
records  at  $75,  but  the  complainant  declares 
that  he  purchased  it  upon  the  strength  of  the 
first  advertisement.  The  Bureau  traced  the 
machine  by  means  of  the  number  and  found  it 
had  been  sold  over  a  year  and  a  half  before  by 
a  local  dealer  to  still  a  third  party  for  $75,  and 


the  first  purchaser  had  in  turn  sold  the  instru- 
ment to  the  advertiser  for  $45. 

The  Vigilance  Bureau  lost  out  in  court  owing 
to  the  fact  that  the  clerks  in  the  newspaper 
office  could  not  swear  positively  that  the  de- 
fendant in  the  case  was  the  man  who  had  in- 
serted the  advertisement,  owing  to  the  fact  that 
they  were  unable  to  keep  track  of  the  thousands 
of  advertisers  who  used  the  classified  columns 
and  that  many  advertisements  were  sent  in  by 
telephone. 


PRIEST  PERFECTING  INVENTION 


Buffalo  Clergyman  Working  on  System  for  Re- 
cording Music  on  Long  Strip 


Buffalo,  N.  Y.,  May  4.— The  Rev.  Philip  Major- 
ano,  of  St.  Lucy's  Church,  this  city,  has  entered 
the  ranks  of  talking  machine  inventors,  and  is 
declared  to  have  perfected  a  system  that  does 
away  with  the  present  types  of  records. 

The  system  devised  by  the  priest  provides  for 
the  use  of  a  thin  flexible  strip  with  sounds  re- 
corded on  both  sides  of  it  longitudinally.  It  is 
claimed  that  under  this  system  the  recording  can 
be  done  on  a  film  of  any  desired  length,  an 
entire  opera  thereby  being  recorded  and  repro- 
duced without  a  break. 


If  you  buy  out  of  town,  and  we  buy  out  of 
town,  and  all  our  neighbors  buy  out  of  town, 
what  in  thunder  will  become  of  our  town? 
Ever  think  about  it? 


This  "ATLAS"  3-ply  Veneer 
Packing  Case  will  increase 
your  shipping-room  efficiency. 
Your  cabinet  machines  will 
arrive  in  better  condition  and 
freight  charges  will  be  re- 
duced to  a  minimum. 


Write  us  today  for  further 
information.  The  facts  with 
which  we  can  supply  you  are 
convincing  and  worth  your 
consideration. 

NELSON  &  HALL  CO. 

Montgomery  Center,  Vermont 
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$50,  $75,  $100,  $125,  $150,  $175,  $200 
and  4  beautiful  period  designs  $250  and  $300 


Starr  III,  $150.00 


We  offer  this  beautiful  rich 
style  in  walnut — to  retail  for 
$150.00.  We  know  of  no  other 
first  grade  phonograph  in 
walnut  at  the  same  price. 
Note  the  charming  simplicity 
of  design.  Height  47^4  inches. 
Width  21%  inches.  Depth 
23%  inches.  (Also  furnished 
in  mahogany  or  oak — same 
price.) 


STARR  Phonographs  are  as  finely 
finished  as  a  $1,200  piano 

Do  not  underestimate  the  value  of  first  impressions.  Bear  in 
mind  that  "Clothes  make  the  man."  That  handsome  bodies  are 
selling  automobiles.  And  that,  contrariwise,  the  LACK  OF 
FINISH  HAS  LOST  thousands  of  phonograph  sales.  Such  has 
been  the  experience  of  dealers  who  overlooked  this  point  in 
choosing  their  line. 


Fine  woods  continue  to  grow  scarcer, 
of  fine  finish. 


And  fine  woods  are  the  first  essential  s 


For  fine  woods  must  be  seasoned  for  years.  Otherwise,  when  applied  as 
veneers,  they  will  warp,  blister  or  pull  loose.  Or  doors  will  swell  and  stick. 
In  the  great  Starr  factories  we  are  now  housing  the  woods  we  shall  use 
four  or  five  years  hence.  Ample  supplies  of  thoroughly  seasoned  woods 
are  ready  for  us  today. 

During  the  last  half-century  we  have  produced  more  than  1  50,000  pianos, 
many  valued  at  $1,200.    Experts  who  apply — by  hand — the  final  finishes 
to  Starr  pianos,  apply  these  same  choice  finishes  to  Starr 
Phonographs. 

Thus  we  doubly  fortify  the  Starr  dealer.  We  make  first 
impressions  lasting.  The  eye  is  charmed — then  the  ear. 
And  time  but  intensifies  the  satisfaction.    For  the  Starr 


finish — like  the  silvery  sweet  tone  of  the  Starr  "singing  throat" — is  enduring. 

An  instrument  for  every  purse.  Nationally  advertised.  Silver  Grain  Spruce  sounding  board  horn 
and  throat.    Starr  Records  (destined  to  rank  among  the  largest  record  libraries).    Intelligent  and 
willing  sales  and  advertising  co-operation  based  upon  years  of  experience  in  marketing  musical 
■  instruments. 


We  invite  you  to  write  for  the  details  of  our  proposition. 
The  coupon  is  appended  for  your  convenience. 

THE  STARR  PIANO  COMPANY 

Starr,  Richmond,  Trayser,  Remington,  Grand,  Upright  and 
Player-Pianos.    The  Starr  Phonograph — Starr  Phonograph  Records. 

FACTORIES:  RICHMOND,  INDIANA 

Starr  Stores,  Distributors  and  Dealers  everywhere 


THE  STARR 
PIANO  CO., 

Richmond,  Ind. 

Advise  fully  regarding 
your  proposition  on  Starr 
Phonographs    and  Starr 
Records. 
We     (do)    (do  not)  handle 
phonographs  and  records  now. 


Firm  Name 


Street 


City  

Personal  Signature 


State . 
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The  first  sale  of  a  Columbia  Record  is  the 
beginning  of  a  steady  business— business 
you  should  get,  and  can  get,  if  you  go  after 

it  right. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woo  I  worth  Building,  New  York 


WE  MUST  KEEP  BUSINESS  GOING  FOR  OUR  COUNTRY'S  SAKE 

Splendid  Exhortation  to  Maintain  the  Present  Prosperity  of  the  United  States  Contained  in  Re- 
cent Editorial  Talk  by  John  Wanamaker— Our  Industries  Must  Be  Strengthened  and  Upheld 
A   timely,  straight-from-the-shoulder, 


"talk" 

on  the  business  situation  appeared  in  the  Wana- 
maker advertising  in  New  York  and  Philadel- 
phia recently,  and  it  is  so  admirable  in  its 
sobering  influence  in  these  days  when  there  is 
an  over-tendency  to  war  talk  and  over-regula- 
tion that  we  take  the  liberty  of  reproducing  it 
in  full,  and  commend  it  to  the  attention  of  our 
readers: 

KEEP  BUSINESS  GOING  FOR  OUR  COUNTRY'S 
SAKE 

Our  country  prosperous  can  pay  our  war  costs,  as  they 
come,   and   have  enough   left  over  to   aid   our  Allies. 

Our  country  unprosperous,  with  business  halting,  money 
hoarded,  through  fear  or  false  economy,  will  be  hard 
pressed  to  keep  food  on  the  table  and  clothing  on  the  back. 

KEEP  BUSINESS  GOING 
is  a  patriotic  slogan.     Keep  money  in  circulation.  Keep 
employment  for  everybody.     Keep  wages  good.     Keep  on 
making  money   that  we  may   have  money   to   spend  for 
war  sacrifices. 

The  worst  thing  that  could  happen  to  the  world  these 
days  would  be  a  business  depression  in  our  United 
States. 

War  in  itself  does  not  cause  business  depression.  The 
billions  of  dollars  of  money  to  be  expended  in  war  prepa- 
rations will  be  put  into  circulation  in  our  own  country 
and  this  in  itself  will  create  new  wealth  for  use  in  the 
world-struggle  for  humanity. 

The  one  thing  that  might  halt  business  now  is  an  un- 
patriotic psychological  feeling  of  panic  and  a  false  idea 
of  patriotic  economy. 

PATRIOTIC  ECONOMY 

Patriotic  economy  means  the  elimination  of  waste  and 
extravagance.  It  means  the  conservation  of  our  food 
products,  our  natural  wealth,  our  health,  our  energies, 
our  labor,  our  very  lives.  It  means  putting  more  efficiency 
in  everything  we  do  so  that  each  unit  of  money,  energy 
and  intelligence  may  accomplish  the  utmost. 

Patriotic  economy  does  not  mean  the  lowering,  of  Amer- 
ica's standard  of  living,  which  would  make  us  less  effi- 
cient physically  and  mentally,  nationally  and  individually, 
and  would  kill  the  spirit  and  the  will  to  do  the  truly 
self-sacrificing  things  to  be  done. 

Cities  and  communities  must-  go  on  with  their  civic 
improvements.  Road  building  and  public  works  must  pro- 
ceed. Railroads  must  renew  their  equipment  Factories 
must  be  kept  going  to  their  full  capacity.  Labor  must 
be  employed.  Homes  must  be  kept  up.  Merchandise  must 
be  produced,  distributed  and  used.  War  duties  and  war 
expenditures  must  be  in  addition  to  peace  duties  and  peace 
expenditures.  The  more  we  do  the  more  we  can  do.  The 
more  money  we  spend  the  more  we  will  have  in  our  pock- 
ets to  spend.    Money  creates  money. 

In  a  word:  the  natural  sane  life  of  the  country  must 
proceed  as  though  we  were  not  at  war,  in  order  that  we 
may  have  the  necessary  prosperity  to  promote  the  war  to 
a  quick  and  successful  conclusion. 

President  Wilson  sounds  the  keynote  in  this  sentence: 
"It  is  evident  to  every  thinking  man  that  our  industries, 
on  the  farm,  in  the  shipyards,  in  the  mines,  in  the  fac- 
tories, must  be  made  more  prolific  and  more  efficient." 

Our  industries  can  be  made  more  prolific  only  if  the 
people  buy  and  use  the  merchandise  produced  by  our 
industries.  Manufacturing  slackens  when  business  slack- 
ens. Manufacturing  grows  in  a  prolific  way  when  business 
grows.  And  business  can  grow  and  remain  healthful  only 
when  the  people  buy  and  keep  money  in  circulation. 
BUSINESS  IS  GOING  STRONG 

Business  is  going — in  the  East,  the  West,  the  North,  the 
South.  The  country  is  prosperous.  Last  month's  increase 
in  business  was  very  large.  Banks  may  wait  in  their 
operations  until  the  government  bonds  are  assimilated.  Peo- 
ple may  pause  temporarily  in  their  outfitting  to  arrange  to 
meet  the  new  conditions.  But  the  unloosing  of  billions 
of  dollars  will  unloose  a  flow  of  prosperity  absolutely 
necessary  to  sustain  the  world's  burden. 

Governments  set  the  pace  in  their  expenditures, 


Individuals  must  not  lag  behind.  Seven  billions  of 
dollars  to  pay  is  only  $70  per  capita  in  the  United  States. 
Yet  seven  billions  of  dollars,  put  into  work  at  6  per  cent. 
— a  fair  estimate  of  the  producing  power  of  money — will 
create  420  millions  of  new  wealth. 

The  income  tax  we  pay  will  not  be  a  tax  on  prosperity, 
but  a  spur  to  prosperity.  Every  dollar  the  individual  pays 
out  will  come  back  to  him  with  interest  in  the  general 
prosperity  of  the  people. 

Keep  business  going — for  our  country's  sake.  War  can- 
not be  waged  and  won  without  the  sinews  of  war. 


PHONOGRAPH  AS  PUMP  DOCTOR 


Record  of  Pulsations  of  Pump  in  California 
Serves  to  Enable  Experts  in  New  York  to 
Tell  Where  Trouble  Is  and  Give  Advice 


San  Francisco,  Cal.,  May  4. — So  many  and 
varied  have  been  the  commercial  uses  found 
for  the  talking  machine  that  its  adoption  to  a 
new  situation  has  ceased  to  cause  any  consid- 
erable surprise.  Its  latest  new  use,  however, 
is  reported  from  Elk  River,  Cal.  It  appears 
that  one  of  the  big  pumps  at  the  pumping  sta- 
tion in  that  city  got  out  of  order.  The  local 
engineers  were  unable  to  arrive  at  the  cause  of 
the  trouble.  The  pump  had  been  made  some 
years  ago  by  a  company  in  New  York,  and  it  was 
deemed  too  expensive  to  have  a  man  sent  clear 
across  the  country  for  the  purpose  of  making 
repairs.     Suddenly,  however,  one  of  the  staff  at 


the  pumping  station  thought  of  the  phonograph, 
and  a  machine  and  several  records  were  called 
into  requisition.  The  manager  spoke  into  the 
receiver,  describing  the  symptoms  of  the  ailing 
pump,  and  further  to  indicate  the  case,  he  placed 
the  phonograph  close  to  the  pump  so  that  its 
pulsation  could  be  recorded. 

Just  as  a  physician  listens  to  the  action  of 
the  heart  or  lungs  in  the  human  body  by  means 
of  a  stethoscope,  so  the  pump  doctor  listened 
by  means  of  a  phonograph  to  the  throbs,  and 
pulsations  of  the  pump  thousands  of  miles 
away,  and  was  enabled  by  that  means  to  diag- 
nose the  disease. 

A  number  of  persons  listened  to  the  strange 
combination  at  the  New  York  office  of  the 
company.  The  voice  of  the  Californian  from 
the  phonograph  was  first  heard,  giving  in  a 
clear,  precise  and  distinct  way,  the  symptoms 
of  the  pump.  Then  was  heard  the  b-r-r-bang! 
b-r-r-r-bang!  of  the  pump,  and  an  occasional 
wheezing  sound  which  might  be  made  by  escap- 
ing steam. 

The  engineer  to  whom  the  phonograph  was 
submitted  said  that  the  whole  record  was  so 
perfect  that  he  felt  tempted  sometimes  to  ask 
additional  questions.  The  experiment  proved 
absolutely  successful.  The  proper  remedy  was 
suggested,  and  the  pump  was  soon  running  "as 
good  as  new." 


Common  sense  is  not  in  the  same  class  as 
genius,  but  it  often  gets  more  solid  comfort 
out  of  life. 


Hanguage  Eecorbsi 

U>  You  learned  English  simply  by  listening.    You  picked  it  up  naturally. 

S  as  Other  languages  are  easily,  naturally  and  correctly  learned  by  absorbing 

Easy  as  *Nthem  by  contact  with  sound.  The  student's  ear  does  the  work  while  the 
I  IQTFlMIWf  eye  f°"ows  tne  spoken  word  as  he  reads  from  a  book.  The  Cortina 
LID  I  dllll>Vji  Phone-Method  makes  it  a  pleasure  and  a  pastime. 

The  teaching  is  done  by  means  of  phonographic  disc  records.  This  not  only  opens  up  for 
the  dealer  a  largely  increased  field  for  the  sale  of  records  but  will  be  the  means  of  selling 
many  machines  to  homes  who  desire  to  take  up  this  course  but  have  no  machine  for  the 
records.  This  course  will  not  only  appeal  to  the  commercial  student  but  it  has  a  large  field 
among  those  wishing  to  broaden  their  power  of  thought  through  the  acquirement  of  an  addi- 
tional language. 

There  is  now  an  extraordinary  demand  for  language  instruction.  The  Cortina  Phone-Method 
is  being  used  in  every  section  of  the  country.   Are  you  getting  your  share  of  the  profits? 

THE  CORTINA  ACADEMY  OF  LANGUAGES  (EodoJCSoJ^toUo^)  12  E.  46th  St.,  New  York  1 
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lOO  Per  Cent  Record  Service 

TO  ALL  DEALERS 


WEYMAHH 

Victor  Factory  Distributors 
1108  Chestnut  Street  Philadelphia,  Pa. 


Philadelphia,  Pa.,  May  5.— The  talking  ma- 
chine business  in  Philadelphia  has  not  been  af- 
fected very  vitally  by  the  recent  war  scare,  and 
the  dealers  feel  that  while  April  did  not  show 
the  advance  of  the  previous  months  of  the  year, 
yet  it  is  better  than  was  the  April  of  1916,  and 
for  that  reason  they  are  congratulating  them- 
selves. Even  with  this  condition  the  trade  has 
not  been  supplied  with  as  much  merchandise 
as  they  needed,  but  everywhere  there  is  ap- 
parent a  feeling  of  optimism  in  the  trade  that 
speaks  well  for  the  continuance  of  good  times. 

The  World  correspondent  has.  talked  to  a 
number  of  dealers  this  week  and  none  of  them 
believes  that  it  will  be  necessary  to  retrench 
in  any  way.  They  expect  to.  go  right  ahead 
and  leave  the  orders  with  the  manufacturers 
that  have  been  already  sent  in,  for  they  feel 
sure  that  in  the  course  of  a  few  months,  with 
all  the  money  that  will  be  expended,  there  is 
going  to  be  a  big  demand  for  the  talking  ma- 
chine, and  they  believe  that  there  will  be  an- 
other big  Fall  and  Winter  activity. 

Louis  Buehn's  Views  on  Business 

Louis  Buehn,  of  the  Louis  Buehn  Co.,  says: 
"There  has  been  a  tendency  this  past  month 
for  business  to  fall  off  a  bit,  which  is  season- 
able, and  possibly  partially  due  to  the  declara- 
tion of  war.  But  there  is  still  a  substantial 
demand  for  machines.  Record  sales  have  fallen 
off  a  little,  but  the  talking  machine  business  on 
the  whole,  in  the  face  of  general  conditions, 
is  satisfactory. 

"I  feel  that  business  in  the  next  few  months 
will  be  a  little  quiet,  at  least  until  the  effect 
of  this  war  scare  has  been  absorbed  by  the 
public.  I  have  just  returned  from  a  three  days' 
trip  up  the  state  among  our  dealers,  and  I 
found  that  every  one  entertained  the  same  feel- 
ings as  I  do.  People  are  going  to  make  a  great 
deal  of  money  during  the  Summer— such  people 
as  we  depend  upon  for  our  business — and  when 
this  war  scare  wears  off  there  will  be  a  resump- 
tion of  business,  as  has  been  the  case  in  panicky 
periods  in  the  past.  I  have  not  changed  my 
plans  one  iota.  I  contemplate  to  accumulate 
as  much  stock  as  I  possibly  can,  to  be  in  good 
shape  for  the  big  demand  which  I  believe  will 
come  next  Fall  and  Winter." 

On  Sunday  of  this  week  Mr.  Buehn  will  visit 
the  company's  dealers  in  the  southern  part  of 


the  state,  and  a  little  later  will  finish  up  by 
visiting  those  in  the  central  part.  He  wants  to 
get  an  absolute  line  on  conditions  from  first 
hands. 

Among  the  out-of-town  merchants  who  called 
at  the  Buehn  house  last  week  were:  L.  C.  Wis- 
well,  of  Lyon  &  Healy,  Chicago;  Charles  Ben- 
nett, of  the  Eclipse  Musical  Co.,  Cleveland,  O.; 
and  J.  N.  Blackman,  of  the  Blackmail  Talking- 
Machine  Co.,  New  York  City. 

Conditions  With  the  Penn  Phonograph  Co. 

The  Penn  Phonograph  Co.  reports  that  while 
in  April  their  business  was  not  as  large  as  they 
had  hoped  it  would  be,  yet  at  the  same  time 
they  had  a  very  satisfactory  increase  over  the 
corresponding  month  of  last  year.  They  report 
that  machines  are  coming  in  in  a  very  satis- 


factory way,  and  they  state  that  there  does  not 
seem  to  be  any  particular  anxiety  on  the  part 
of  the  dealers  respecting  the  immediate  future 
of  the  business.  The  new  style  14  machine  has 
been  most  favorably  commented  upon  by  their 
trade,  and  they  believe  that  it  will  have  a  very 
large  sale. 

Fred  Kohler  Had  Narrow  Escape 
One  of  the  young  men  connected  with  the 
Penn  Co.,  Fred  Kohler,  several  days  ago  while 
at  the  store  swallowed  a  nail  which  nearly  re- 
sulted fatally.  He  was  removed  to  the  hos- 
pital, an  x-ray  located  the  foreign  object  in  his 
stomach,  and  after  an  operation  it  was  removed, 
and  Mr.  Kohler's  entire  recovery  is  expected 
shortly. 

Henry  Brown  Volunteers  for  Service 

Henry  Brown,  a  son  of  Henry  C.  Brown,  of 
the  Victor  Talking  Machine  Co.,  has  joined  the 
officers'  reserve  corps,  and  will  go  to  a  prepara- 
tion camp.  Young  Mr.  Brown  has  been  con- 
ducting a  talking  machine  store  at  328  Market 
street  for  the  past  two  years,  and  is  very  pop- 
ular in  the  trade.  His  father  is  assistant  to  the 
general  manager  of  the  Victor  Co. 

Installing  New  Booths 

The  firm  of  Shifler  &  Taylor,  talking  ma- 
chine dealers  at  Carbondale,  Pa.,  have  sent  an 
order  to  Philadelphia  the  past  week  for  the 
building  of  several  new  booths  in  their  store. 
Talking  Machine  Men  Getting  Married 

Manager  Elwell,  of  the  wholesale  talking 
machine  department  at  the  Heppe  store,  re- 
turned several  days  ago  from  a  honeymoon 
trip.  He  showed  his  loyalty  by  marrying  a 
young  lady  connected  with  the  Heppe  store, 
and  no  one  charges  him  with  disloyalty  to  his 
country  at  having  been  married  just  at  this 
time  with  any  idea  of  avoiding  conscription. 
Several  other  members  of  the  Heppe  talking 
machine  department  have  also  been  married  in 
April,  and  it  is  rather  a  singular  coincidence 
that  all  the  Heppe  weddings  for  the  month  have 
been  from  the  talking  machine  department.  Is 
it  possible  that  they  wanted  a  home  product, 
rather  than  a  canned  one. 

More  Room  for  Burkart  &  Blake 

The  firm  of  Burkart  &  Blake  have  had  a  satis- 
factory April  with  the  Edison.    It  was  not  what 
was  to  be  expected  under  ordinary  conditions, 
(Continued  on  page  38) 


■  ■  ■   SERVICE   ■  ■  ■ 

According  to  Webster's  Dictionary  is  the  performance  of 
labor  for  the  benefit  of  another,  or  at  another's  command. 

■  ■  ■    SERVICE    ■  ■  - 

according  to  the  Penn  Co.  is  the  immediate  execution  of 
an  order,  a  duty  or  an  obligation  for  all  our  clients  at 
their  command. 

This  sort  of  service  is  made  possible  only  because  of  our 
complete  stock  of  records  and  a  machine  supply  con- 
sistent with  factory  deliveries  and  because  of  our  efficient 
organization. 

.    Penn  Phonograph  Co.  . 

PIONEERS  IN  VICTOR  SERVICE  ESTABLISHED  1898 
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The  Louis Buehn  Company 
PHILADELPHIA 

YOU  may  now  be  envying  the  potato  busi- 
ness, but  every  Victor  merchant  has  a  farm 
for  raising  big  record  profits  every  one  of 
the  52  weeks  of  the  year.  You  plant  potatoes, 
work  and  wait  six  months,  and  then  profit. 

The  record  business  requires  NO  planting,  there  is  NO  hoe- 
ing, tilling  or  waiting;  there  are  NO  market  conditions  which 
might  break  you. 

Every  day  means  VICTOR  RECORD  PROFITS.  Every 
week  adds  to  your  work,  and  each  month's  work  helps  the 
year's  efforts. 

Dig  into  your  Victor  Record  Stock  today  and  get  ready  for 
the  biggest  year's  business  you've  ever  had.  Look  to  Buehn 
Service  for  the  closest  co-operation  in  actually  assisting  you 
to  profitilize  your  Victor  Record  Business. 

Oscar  Saenger  Course  in  Vocal  Training  is  your  help  to  become  the 
educational  centre  of  your  city.  This  wonderful  achievement  is 
worthy  of  your  strongest  sales  efforts,  and  Buehn  Service  will  co- 
operate with  you  on  deliveries  of  the  Saenger  Course  in  all  voices. 

H^j  i :  |  i : '  , !  I ; !  ; : '  ■  I  i  I,' ; :  1  i ; ' " "  ■  I '  M  ;  i . ; !  '  I  !  :' ! :  ■■,!'.  I  :■: ! : !  I :  I : ; !  i  ^' ; ;  1 : ' 1 M I !  :i  I- ! ": 1 : : ' ,  I : , !  I.:  i  L:  '.i ;  .  i  1 1  i  I ',  M :  i :  ■  I  ■  1 1 !  I :  'I : :.  I :  i  i : ; !  ■  J :  i  T '  I ' !  I ', :  i ,  I  ■  

I  BUEHN  SERVICE! 
|  on  VICTOR  RECORDS] 
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THE  TRADE  IN  PHILADELPHIA 

(Continued  from  page  36) 

but  it  was  not  affected  very  much  on  account 
of  the  declaration  of  war.  They  received  several 
nice  shipments  of  records  which  assisted  them 
materially.  ■  They  are  going  to  erect  several 
booths  in  their  1103  Walnut  street  warerooms 
in  order  to  give  their  talking  machine  depart- 
ment more  room.  These  booths  will  take  the 
space  occupied  by  the  piano  warerooms  at  pres- 
ent, for  they  believe  that  the  best  thing  for 
them  will  be  to  devote  as  much  space  as  possible 
to  the  Edison,  which  is  growing  rapidly  in  de- 
mand here. 

Sonora  Co.  Store  in  Summer  Dress 

The  Sonora  Phonograph  Co.  reports  that  its 
business  in  April  was  good,  and  especially  so 
considering  the  war  scare.  As  this  concern 
reaches  only  a  high  class  of  purchasers,  it  has 
found  that  many  of  these  persons  were  so  ab- 
sorbed in  making  preparations  for  the  war  that 
it  was  hard  to  get  them  down  to  the  purchasing 
basis,  but  their  sales  were  as  large  as  could 
reasonably  be  expected.  George  E.  Brightson, 
president  of  the  company,  was  a  Philadelphia 
visitor  the  past  week.  All  the  massive  winter 
draperies  of  the  store  have  been  removed  and 
been  replaced  with  equally  attractive  summer 
draperies,  and  both  the  window  and  doorway 
have  been  improved  with  a  brick  tile  flooring. 
Sales  Promotion  Department  Popular 

Manager  Eckhardt,  of  the  Pennsylvania  Talk- 
ing Machine  Co.,  spent  several  days  at  the 
Baltimore  branch  last  week.  He  found  things 
most  satisfactory  there.  The  new  Sales  Pro- 
motion Department,  recently  inaugurated  by 
Mr.  Eckhardt,  is  working  out  in  a  most  satis- 
factory way.  The  object  of  this  department  is 
to  directly  aid  their  dealers  in  the  selling,  dis- 
playing and  exploiting  of  the  product,  and  in 
fact  a  general  organization  of  a  dealer's  busi- 
ness if  he  is  willing  to  place  that  work  in  their 
hands. 

In  this  way  the  new  dealer  is  started  right 
and  with  all  the  information  and  plans  at  the 
command  of  the  old  seasoned  dealer.  The  spe- 
cial dealers  are  to  be  taken  up  one  by  one,  "and 
if  they  will  permit  us,'-'  says  Mr.  Eckhardt,  "we 
will  undertake  to  organize  their  business,  giv- 
ing them  the  benefit  of  years  of  experience 
which  we  have  found  to  be  most  successful." 
Takes  Charge  of  Dictaphone  Department 

J.  D.  Westervelt,  formerly  Dictaphone  sales 
manager  of  the  Pennsylvania  Talking  Machine 
Co.,  has  been  put  in  charge  of  this  branch  of  the 
business,  and  C.  F.  G.  Welford  has  been  ap- 
pointed sales  manager  of  the  Dictaphone. 

Mr.  Eckhardt  says  that  machines  and  records 
are  coming  through  in  a  satisfactory  way.  We 
have  been  able  to  ship  more  completely  and 


FLAG  RAISING  BY  EMPLOYES  OF  DOMESTIC  CORPORATION 

Philadelphia,  Pa.,  May  2. — On  Monday,  April     feature  was  the  presence  of  a  company  of  U.  S. 


23,  at  12  o'clock  noon,  the  employes  of  the  Do- 
mestic Talking  Machine  Corp.,  together  with  the 
employes  of  the  Electro  Dental  Co.,  assembled 
on  the  roof  of  their  factory,  where  they  have  a 
roof  garden,  and  participated  in  raising  a  large 


troops,  who  took  charge  of  unfurling  the  flag. 

An  appropriate  set  of  resolutions  had  been 
drawn  up  by  the  employes  of  the  two  corpora- 
tions placing  the  flag  in  the  custody  of  Mr. 
Schrem,  president  of  the  Electro  Dental  Co., 


Enthusiasm  at  Flag  Raising  at  Factory  of  Domestic  Talking  Machine  Co. 


flag,  which  was  a  gift  from  the  entire  office  and 
factory  force. 

A  very  attractive  program  had  been  prepared, 
including  an  appropriate  address  by  the  presi- 
dent of  the  West  Philadelphia  Manufacturers' 
Association  and  the  singing  of  patriotic  airs  with 
a  band  accompanying.     Not  the  least  attractive 


and  Horace  Sheble,  president  of  the  Domestic 
Talking  Machine  Corp.,  and  copies  of  these  reso- 
lutions, containing  the  names  of  those  who  par- 
ticipated in  the  presentation,  were  given  to  each 
of  the  two  presidents.  Both  Mr.  Schrem  and 
Mr.  Sheble  responded  with  appropriate  re- 
marks. 


promptly  than  we  have  been  for  some  months, 
and  our  April  was  substantially  ahead  of  the 
April  of  1916. 

H.  A.  Weymann  &  Son  report  a  live  business 
during  the  past  month — one  which  has  involved 
large  shipments  of  records  and  musical  merchan- 
dise and  which  has,  in  fact,  demanded  an  en-, 
larging  of  the  musical  merchandise  department 
of  the  factory. 

The  Weymann  concern  is  conducting  a  vigor- 
ous advertising  campaign  in  the  municipal  street 
car  service  of  Philadelphia.  The  Weymann 
cards  are  now  appearing  in  1,000  street  cars. 

The  recent  visitors  to  the  Weymann  estab- 
lishment include  Robert  B.  Gregory,  president 
of  Lyon  &  Healy,  Chicago;  L.  C.  Wiswell, 
manager  of  the  wholesale  Victrola  department, 
Lyon  &  Healy,  Chicago;  C.  A.  Grinnell,  Grin- 
nell  Bros.,  Detroit;  Howard  Shartle,  of  the 
Victor  Talking  Machine  Co.,  Camden,  N.  J.; 
Roy  J.  Keith,  New  York  Talking  Machine  Co. 


BREAK  OPENUNIT  CO.  SAFE 

A  little  over  a  week  ago  when  the  members 
of  the  Unit  Construction  Co.,  Philadelphia,  ar- 
rived for  the  usual  day's  work  they  found  the 
office  safe  had  been  broken  into  and  robbed. 
As  there  was  very  little  money  in  the  safe  at 
the  time  the  pecuniary  loss  was  not  great.  A 
large  irregular  hole  of  some  eight  inches  in 
diameter  which  appears  in  front  of  the  safe, 
however,  gives  a  melodramatic  atmosphere  to 
the  office  of  the  shipping  department. 


J.  F.  DAWSON  WEYMANN  TRAVELER 

J.  F.  Dawson  has  succeeded  the  late  Mr. 
Whitley  as  the  traveling  representative  for  Wey- 
mann &  Son  through  various  parts  of  Pennsyl- 
vania and  New  Jersey. 


Hand  some  men  a  lemon  and  they  will  im- 
mediately begin  the  manufacture  of  lemon  ex- 
tract, a  salable  product.  That's  what  we  call 
enterprising. 


WELCOME  IMPROVEMENT 

"I  see  where  some  one  has  invented  a  woman's 
theatre  hat  that  shuts  up,"  exclaimed  the  regular 
theatregoer,  enthusiastically. 

"Huh,"  grouched  the  other,  "now  somebody 
ought  to  invent  a  box  party  that  would  do  the 
same  thing  occasionally."  , 


Position  to 
Insert  Needle 


Thomas  Tone  Arms — Sound  Boxes — Motors 

Tone  Arms  and  Sound  Boxes  of  the  Universal  Type— PLAY  ANY  MAKE  OF 

DISC  RECORDS— FOUR  STYLES 

BUY  DIRECT  FROM  FACTORY  AND  SAVE  MONEY 

Thomas  phonograph  parts  are  made  in  our  own  factory.  You  are  dealing  direct  with 
manufacturers.  Every  dollar  you  save  on  the  working  parts  of  your  machine  adds  to 
your  profit  and  permits  you  to  use  a  finer  grade  of  cabinet.  We  can  show  you  how 
to  save  money  on  your  phonographs. 

(\1  T  A  I  ITV  Thomas  motors  and  parts  are  made  in  Dayton,  Ohio. — "The  City  of  Precision,"  the 
V^Cr*!*.!  *  *  home  of  the  highest  class  workmen  in  the  world.  Our  motors,  sound  boxes  and  tone 
arms  are  the  result  of  long  experiment  by  experts  and  are  being  used  by  high-class  phonograph  manufac- 
turers all  over  the  country.    HIGH  QUALITY— LOW  PRICE  is  our  motto. 

Prompt  Deliveries       We  are  in  a  position  to  give  you  prompt  deliveries.    Our  capacity  is  unlimited.       Deliveries  Guaranteed 

Let  our  service  department  help  you  solve  your  phonograph  problems 

THE  THOMAS  MFG.  CO.  122  Bolt  Street   DAYTON,  OHIO 
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A  Liberal 
Discount  to 
the  Trade  and 
a  Large  Zone 
of  Territory 


WillMail 
Catalog 
to 

Trade  Upon 
Request 


Unsurpassed  in  Quality  of  Tone 


Supreme 
in 

Construction 
Workmanship 
and 
Finish 


Retail  Price  $100.00 


Retail   Price  $100.00 


nil 


A  trade  winner  for 
high-class  trade 


Retail  Price  $65.00 


Factory : 

OTTAWA,  ILLINOIS 


Our  Factory  at  Ottawa 


Retail  Price  $75.00 


Offices  and  Display  Rooms: 

209  So.  State  Street 

CHICAGO 
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Trade  Conditions  in  Dominion  of  Canada 


BUSINESS  ACTIVE  THROUGHOUT  PROVINCE  OF  ONTARIO 

New  Toronto  Incorporations— Music  Supply  Co.  Expansion— Lindsay  Co.,  of  Ottawa,  Features  the 
Sonora— Canadian  Phonograph  Supply  Co.  Organized— Algoma  Distributors  Have  Pathe  Line 


Toronto,  Ont.,  May  3.— H.  G.  Good,  formerly 
of  Denver,  Colo.,  and  an  old  talking  machine 
man,  is  opening  up  a  retail  phonograph  store 
at  2191  Queen  street,  East,  this  city.  He  will 
carry  the  Ideal  perfect  tone  phonographs,  the 
Musicphone,  and  Paroquette  records.  Mr. 
Good's  location  is  what  is  locally  known  as 
"The  Beach."  It  has  a  string  of  bright  retail 
stores,  flanked  north  and  south  by  large  resi- 
dential sections. 

The  Nordheimer  Piano  &  Music  Co.,  Ltd., 
report  a  steady  increase  in  the  number  of  agents 
throughout  Canada  for  the  Aeolian-Vocalion, 
all  of  whom  report  a  steady  influx  of  business. 

Ida  Gardner,  the  famous  American  concert 
contralto,  entertained  the  convalescent  soldiers 
at  the  Base  Hospital  with  a  unique  concert 
recently.  Under  the  auspices  of  the  Women's 
Musical  Club  of  Toronto,  she  gave  the  soldier 
boys  a  demonstration  of  Mr.  Edison's  re-crea- 
tion. She  delighted  her  audience  by  singing 
in  direct  comparison  with  Mr.  Edison's  re- 
creation of  her  voice  on  the  New  Edison. 

The  Music  Supply  Co.,  of  which  Messrs. 
Sabine  &  Leake  are  proprietors,  have  just  started 
on  their  seventh  year  as  distributors  of  Colum- 
bia products,  and  in  a  recent  letter  to  their  deal- 
ers said,  in  part: 

"On  March  31  we  completed  our  sixth  year 
as  Columbia  distributors.  When  we  started  this 
business  we  looked  at  the  figures  for  previous 
Columbia  sales  in  this  territory,  and  we  made 
up  an  estimate  as  to  the  amount  of  Columbia 
product  that  we  might  expect  to  sell.  During 
the  last^three  months  our  dealers  have  bought 
more  Columbia  goods  from  us  than  we  had  es- 
timated to  sell  in  six  years. 

"This  is  certainly  a  wonderful  record — a  record 
to  be  proud  of — a  record  for  mutual  congratu- 
lation with  our  dealers,  many  of  whom  have 
kept  pace  with  our  development.  And  these 
splendid  results  are  largely  due  to  the  fact 
that  Columbia  goods  are  right — honest  value, 
reliable,  'money-back-if-not-satisfied'  goods." 

They  also  pointed  out  that  they  have  paid 
several  thousand  dollars  for  express  and  war 
tax  on  shipments  from  the  United  States  in 
order  to  help  dealers  out,  and  that  every  effort 
has  been  made  to  give  the  best  of  service,  which 
has  been  somewhat  difficult  in  view  of  condi- 
tions. And  they  add:  "But  we  have  succeeded 
in  handling  the  largest  business  of  its  kind  in 
Canada." 

The  Canadian  Symphonola  Co.,  Ltd.,  have  in- 
corporated at  Toronto-  with  a  capitalization  of 
$50,000. 

The  Puch  Special  Co.,  of  this  city,  are  now 
Canadian  distributors  for  the  Emerson  records. 

The  new  Edison  Diamond  Disc  pleased  large 
audiences  one  week  recently  at  the  Regent 
Theatre,  Toronto,  in  addition  to  the  noon-hour 
recitals  and  concerts  at  the  R.  S.  Williams  & 
Sons  Co.,  Ltd.,  recital  hall. 

Heintzman  &  Co.,  Ltd.,  Heintzman  Hall,  of 
this  city,  recently  featured  with  immense  suc- 
cess Victrola  recitals  with  local  vocal  talent. 

The  Toronto  Grafonola  Co.,  159-61  Queen 
street  West,  claim  to  have  7,000  Columbia  rec- 
ords constantly  in  stock  to  select  from. 

Last  month  the  Playola  Phonograph  Co., 
Ltd.,'  was  incorporated,  with  a  capital  of  $40,000, 
to  take  over  the  business  of  the  Playola  Phono- 
graph Co.  The  officers  of  the  company  are 
F.  J.  Foley,  president,  and  A.  J.  Bell,  secretary. 
The  company  has  opened  offices,  showroom  and 
factory  at  468-474  King  street  West,  this  city. 

E.  R.  Parkhurst,  who  conducts  the  Music 
and  Home  page  of  the  Toronto  Globe,  in  a  re- 
cent issue  under  the  caption  The  Educative 
Phonograph,  says: 

"The  upturned  nose  of  the  professional  mu- 


sician at  the  mention  of  'canned  music'  ;is 
unwisely  tilted.  Thousands  of  people  are  en- 
joying through  the  phonograph  the  famous  se- 
lections from  grand  opera.  They  have  heard 
Scotti  in  the  prologue  to  'I  Pagliacci.'  They 
have  heard  Caruso  or  Zenatello  in  'Celeste 
Aida,'  and  'La  Donna  e  Mobile.'  They  know 
at  least  the  quartet  from  'Rigoletto,'  the  sex- 
tette from  'Lucia,'  the  'Habanera,'  and  all  the 
other  old  standbys  which  have  kept  opera  alive. 

"In  the  old-time  only  a  limited  number  of 
people  were  so  favored.  The  competent  pian- 
ist might  acquire  some  knowledge  of  them. 
To-day  in  non-musical  homes  there  is  a  broad- 
er knowledge  of  opera  than  in  the  musical 
homes  of  twenty  years  ago.  Already  the  tour- 
ing grand  opera  companies  find  one  effect  in 
a  growing  patronage. 

"At  last  we  have  discovered  the  method  of 
weaning  people  away  from  the  trash  of  the 
New  York  song  shops  by  giving  them  a  taste 
for  something  worth  hearing.  All  'classical 
music,'  as  the  uninitiated  denominate,  is  merely 
good  music,  which  they  have  not  heard.  Some 
teachers  of  singing  have  begun  to  realize  the 
advantage  in  the  phonograph  record  for  illus- 
trating the  method  of  phrasing  and  time  varia- 
tion adopted  in  certain  famous  songs  by  sing- 
ers of  howitzer-calibre.  A  pupil  who  can  listen 
to  Edvina's  or  Witherspoon's  method  of  inter- 
pretation is  likely  to  be  quickened  in  ambition 
and  stimulated  to  more  ardent  and  systematic 
work.  The  phonograph  may  yet  be  regarded  as 
a  great  factor  in  musical  education  in  this 
country." 

Notes  From  Other  Points  in  Ontario 

The  C.  W.  Lindsay  Co.'s  Ottawa  branch  re- 
cently conducted  what  was  termed  "Fumed  Oak 
Week,"  in  which  they  made  a  special  window 
and  wareroom  .display  of  Victrolas,  Grafonolas 
and  Sonoras  in  fumed  oak  cases.  This  company 
received,  under  recent  date,  the  following  un- 
solicited letter  from  Prof.  B.  Laing,  Ottawa's 
foremost  dancing  instructor,  endorsing  the 
Sonora: 

"Dear  Sirs:  After  several  weeks'  trial  with 
the  New  'Grand  Sonora'  phonograph,  I  wish  to 
state  that  it  has  proved  a  revelation  to  me.  My 
pupils  are  loud  in  their  praises  of  its  warmth 
of  melody.  The  tone  is  altogether  different 
to  any  phonograph  I  have  ever  heard  before. 
It  is  free  from  the  metallic  sound  so  common 
to  other  makes,  and  the  friction  is  reduced  to 
the  minimum.  At  last  I  have  found  'a  master- 
piece of  the  phonographic  art.'  I  have  used 
my  new  Sonora  in  the  teaching  of  both  private 
lessons  and  at  assemblies,  and  never  yet  has 
it  failed  to  produce  considerable  applause  and 
praiseworthy  remarks  from  pupils  and  others. 
I  only  wish  I  had  been  fortunate  enough  to 
have  purchased  a  'Sonora'  long  before.  If 
this  letter  is  of  any  advantage  to  you  I  shall 
be  only  too  glad  to  have  you  use  it  in  any  way 
you  may  see  fit.  Believe  me,  yours  sincerely 
(signed)  B.  Laing." 

W.  J.  Wray  &  Co.,  London,  Ont.,  will  shortly 
place  the  Wrayola  on  the  market. 

The  Auronolas,  Ltd.,  Aurora,  Ont.,  has  been 
incorporated  with  a  capital  stock  of  $40,000 
by  Samuel  King,  235  Poplar  Plains  road;  Oscar 
H.  King,  William  Cherry,  of  Toronto,  to  manu- 
facture musical  instruments,  records,  etc. 

The  Newbigging  Cabinet  Co.,  of  Hamilton, 
Ont.,  has  secured  the  sole  Canadian  agency 
for  the  "Goldentone"  permanent  needle. 

So  greatly  encouraged  is  the  management  of 
the  Brantford  Piano  Case  Co.,  Ltd.,  at  its 
progress  in  manufacturing  and  marketing  the 
Brant-Ola  phonograph  that  they  are  erecting 
a  seventy-foot  addition  to  their  plant.  On  his 
recent  visit  to  New  York,  M.  S.  Phelps  con- 


tracted for  all  the  supplies  necessary  for  the  _ 
increased  output  of  Brant-Olas. 

The  newest  organization  to  commence  busi- 
ness operations  in  the  talking  machine  trade 
of  Canada  is  that  just  organized  by.  Messrs. 
J.  A.  Croden  and  W.  D.  Stevenson,  who  have 
formed  the  Canadian  Phonograph  Supply  Co., 
with  headquarters  at  London.  This  new  firm 
has  secured  the  Canadian  distributing  agency 
of  Starr  phonographs  and  records  manufactured 
by  the  Starr  Piano  Co.,  of  Richmond,  Ind.. 
one  of  the  best  known  and  most  successful 
piano  manufacturing  firms  in  the  United  States. 
It  is  the  new  firm's  purpose  to  carry  a  heavy 
stock  of  machines  and  records  at  all  times  at 
their  warerooms.  261  Dundas  street,  London. 
A  large  shipment  has  already  been  received 
and  other  goods  are  on  the  way.  In  the  mean- 
time samples  of  four  types  have  been  received 
in  Toronto,  where  a  number  of  dealers  have 
inspected  them  and  several  agencies  closed. 

The  Ontario  Furniture  Co.,  of  London,  have 
secured  the  exclusive  rights  to  the  Pathe  line 
in  their  city,  and  are  making  all  preparations 
to  go  after  the  business  in  their  usual  up- 
to-the-minute  and  aggressive  way.  They  have 
installed  a  large  and  modern  department  with 
handsome  demonstration  rooms,  and  carry  a 
complete  stock  of  machines  and  records. 

They  had  a  very  successful  opening  recently, 
when  their  store  was  crowded  with  Londonites, 
who  showed  keen  interest  in  the  various  models 
of  the  Pathephone  shown.  Numerous  sales 
were  made,  and  Messrs.  Keene  Bros,  were 
obliged  to  telephone  for  more  stock."  They  are 
enthusiastic  about  the  Pathe  and  its  future  in 
London,  and  are  looking  forward  to  developing 
a  big  business  there. 

Arthur  P.  O'Brien,  president  of  the  Paro- 
quette Record  Co.,  of  New  York,  was  among 
recent  trade  visitors  to  Toronto.  He  was  look- 
ing over  the  Canadian  possibilities  for  the  sale 
of  Paroquette  records. 

The  Canadian  factory  of  the  Pathe  Co.  is 
now  in  full  operation.  A  great  many  setbacks 
have  been  experienced  through  delays  in  de- 
liveries of  machinery  and  raw  material,  but 
all  of  these  have  now  been  overcome  and  Cana- 
dian Pathe  records  are  now  being  turned  out. 

Charles  B.  Moore,  of  R.  J.  Whitla  &  Co,  Ltd., 
Western  distributors  for  Pathe,  has  started  on 
a  three-months'  trip  through  to  the  Coast  to 
establish  new  dealers.  The  R.  J.  Whitla  Co. 
have  been  particularly  successful  in  interesting 
concerns  in  the  West,  and  in  about  three  months 
have  established  over  a  hundred  live  agencies. 
.  The  National  Piano  Co,  Ltd,  266-68  Yonge 
street,  recently  opened  new  retail  salesrooms. 
The  Victrola  department  is  in  charge  of  L.  L. 
Merrill,  formerly  with  Berliner  Gramophone 
Co,  Ltd,  with  headquarters  at  Regina,  who 
brings  to  the  company  a  wide  and  varied  ex- 
perience that  augurs  well  for  the  success  of 
this  department. 

The  new  firm  has  made  its  debut  with  a  strong 
organization,  ample  finances,  and  premises  de- 
signed to  be  attractive  without  suggesting  un- 
due costliness. 

A  company  has  been  formed  under  the  name 
of  Algoma  Distributors  to  sell  Pathe  lines 
around  the  "Soo."  Branch  stores  will  be  opened 
in  Sudbury  and  Sault  Ste.  Marie,  where  large 
stocks  will  be  carried  to  take  care  of  the  needs 
of  that  section.  Mr.  Wright,  of  the  big  con- 
tracting firm  of  McPhail  &  Wright  Construc- 
tion Co,  Ltd,  is  the  man  behind  the  com- 
pany, and  has  associated  with  him  Aylmer  W. 
West,  one  of  our  most  clever  salesmen. 

The  Pathe  Co.  has  gotten  out  a  new  and 
striking  electric  sign  for  dealers.  This  sign  is 
seven  feet  by  four  feet,  and  is  very  fine  in 
appearance.  The  rooster  trademark  stands  out 
very  conspicuously.  The  color  scheme  is  a  light 
chrome  yellow  with  blue  letters. 

(Continued  on  page  42) 
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UNICO  DESIGNS  ARE  PATENTED 


OUR  PLANNING  DEPARTMENT 


With  its  experience  in  developing 
successful  stores  and  departments  for 
Hundreds  of  Dealers  is  at  your  ser- 
vice. Simply  send  us  rough  sketch 
plan  giving  dimensions  of  your  space, 
location  of  doors  and  windows,  num- 
ber of  rooms  desired,  record  capacity, 
etc.  Plans  and  suggestions  for 
an  efficient  Department  will  reach 
you  promptly. 


To  Individualize  Your 
Establishment 

INSTALL  THE 


LITERATURE  UPON  REQUEST 


Unico  Installatioi 
For  The  Eastern  Talking 

THE  above  illustrations  give  but  an  inadequa 
but  thoroughly  Practical  Department,  Desi 
how  consistently  the  wall  and  ceiling  decoration,  li ) 
racks  and  counters  have  been  rendered  in  thee 
Practicability  and  Efficiency  of  the  entire  Deparli 

YOU  can  have  a  Department  of  equal  Efficia 
Adam  Style,  but  also  in  any  other  prefer; 
Colonial,  Heppelwhite,  etc.,  and  still  retain  all  of  thr 
Unit  Construction. 

Unico  Demon 
Range  fron 

Do  not  obtain  the  impression  that  Unico  Equipmet 
superiority  and  patented  features  of  Unico  Equipi- 
ing  Rooms,  Record  Racks,  Record  Counters,  etc.  vi 
SYSTEM. 

UNICC 
EXTENDS  FROIV 

THE  UNIT  CONST! 

121-131  South  Thirty-First  Street 
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To  Attract  the  Highest 
Class  Patronage 

SICO  SYSTEM 


UNIGO  CONSTRUCTION  IS  PATENTED 


the  Style  Adam 

thine  Co.,  Boston,  Mass. 

I  the  Graceful  Beauty  and  Charm  of  this  Artistic 
I  Executed  hy  us  in  Complete  Detail.  NOTE 
xtures,  furniture,  demonstrating  rooms,  record 
Adam  Style,  but  principally  NOTE  the  extreme 


Irresistible  Attraction  executed  n6t  only  in 
sd,  such  as  Louis  XV,  Louis  XVI,  Empire, 
advantages  of  our  patented  elastic,  interlocking 


iting  Rooms 
5  upwards 


essive  in  cost.  Notwithstanding  the  recognized 
will  find  that  any  requirement  for  Demonstrat- 
most  economically  covered  by  the  UNICO 

IVICE 

•AST  TO  COAST 

CTION  COMPANY 

PHILADELPHIA,  U.  S.  A. 


UNSOLICITED  APPRECIATION 


russ  OF  SERVICE 

Dm  Uttff 

BJu* 

Nf|M  Mraw 

Nttf 

HI 

II  ooop  ot  tttts*  three  sjmbob 
mpeen  af««f  Hit  eheei  (HLimBf  i  el 

sjmbit  aimrlnq  eftw  tf*  cSUfc. 

WESTEBR  UNION 
TELfGRAM 


NEWCOMB  CARLTON.  PKE5IDEKT 


CLASS  Of  SERVICE 

SYMBOL 

Dtr  Moxtqt 

Di,  Lrtto 

Bta» 

Nhtfrt  Menage 

Nltt 

NIpM  If  Iter 

NL 

II  rant  at  Brcse  tone  symlMiU 
*Kar%  jfbr  Bit  chock  (6MSM  ci 
wtnJiJttrijiiadiKnuaac.CmicT- 
*f»  3s  ctaratftr  Is  En  d  lc-1 1 0  by  (J- 1 
syabtl  mtvlas  aHrr  Bw  etui*. 

RECEIVED  AT 

31  P  CHI  3? 

Hy    BOSTON    SUE?      1040  A  AP14*/17 
The  Unit  Construction  Company 

31st  &  Chestnut  Streets,  Phila.,  Pa. 
Will  open  Monday  sixteenth  what  will  be  the  finest  most  artistic 
and  efficient  Victor  Department  in  the  Country      I  thank  you 
for  your  cooperation  and  personal  interest. 

THE  EASTERN  TALKING  MACHINE  COMPANY 
1146 A  E.  F.  Taft 

WRITE  TO-DAY 
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TRADE  CONDITIONS  IN  THE  DOMINION  OF  CANADA— (Continued  from  page  39) 


MONTREAL  ONE  OF  THE  "LIVE"  TRADE  SPOTS  IN  CANADA 

Lindsay's  Victrola  Business  Increases  100  Per  Cent. — Berliner  Gram-O-Phone  Co.  in  New  Quar- 
ters— Layton  Bros.'  Big  Edison  Trade — Budget  of  Interesting  News  From  Province  of  Quebec 


Montreal,  Can.,  May  4. — Mr.  and  Mrs.  Heller, 
of  the  Canadian  Talking  Machine  Co.,  St.  Law- 
rence boulevard,  recently  visited  New  York  and 
Atlantic  City,  combining  business  with  pleasure. 
This  firm  found  their  business  increasing  at 
such  a  rapid  rate  that  they  have  found  it  neces- 
sary to  occupy  the  entire  flat  above  their  store, 
which  will  be  remodeled  to  suit  their  purpose. 
They  intend  going  into  the  talking  machine  busi- 
ness- on  a  much  larger  scale  than  heretofore,  and 
will  carry  in  stock  a  goodly  supply  of  records. 

At  the  annual  meeting  of  the  shareholders  of 
C.  W.  Lindsay,  Ltd.,  held  here  recently  the  Vic- 
trola department,  under  the  management  of  Nor- 
man F.  Rowell,  was  shown  to  have  increased 
nearly  100  per  cent,  in  volume  of  business  over 
the  corresponding  year.  In  view  of  the  com- 
pany's fine  statement  the  directors  voted  a  10  per 
cent,  cash  bonus  to  the  staff  at  all  branches,  pay- 
able May  1,  to  all  employes  who  have  been  in 
continuous  service  since  March  1,  1916,  and  are 
still  in  its  employ  on  May  1.  The  usual  divi- 
dends were  declared,  namely,  7  per  cent,  on  the 
preferred  and  8  per  cent,  on  the  common  shares 
and  a  handsome  amount  carried  to  the  reserve 
funds. 

Miss  Vezina.  in  charge  of  Almy's,  Ltd.,  talk- 
ing machine  department,  voiced  the  opinion  that 
the  demand  for  the  higher  priced  Grafonolas 
was  increasing  at  a  rapid  rate,  judging  by  the 
amount  of  business  closed  during  April. 

The  Canadian  Talking  Machine  Co.,  217  St. 
Lawrence  boulevard,  is  building  up  a  nice  busi- 
ness in  foreign  records,  especially  Polish, 
Roumanian  and  Russian. 

The  Berliner  Gram-O-Phone  Co.,  Ltd.,  is  re- 
moving its  store  at  415  St.  Catherine  street 
West  one  door  west,  where  it  will  have  at  its 
disposal  considerable  more  space  and  greater 
all  round  facilities  for  the  displaying  and  han- 
dling of  Victor  products. 

The  Ross-ignol  Talking  Machine  Co.,  51  St. 
Paul  street  west,  purpose  handling  on  a  large 
scale  parts  and  accessories  which  will  be  a  de- 
cided advantage  to  dealers  assembling  their 
own  machines,  which  is  increasing  largely  in 
Canada. 

The  Fulford  Manufacturing  Co.,  Fulford,  Que., 
realizing  that  there  is  a  good  opening  in  Canada 
to-day  for  the  manufacture  of  talking  machine 
.cabinets,  has  started  business  and  states  that  to 


date  the  amount  of  orders  placed  with  it  has 
been  in  advance  of  its  most  sanguine  expecta- 
tions. 

Reports  from  the  Canadian  Graphophone  Co. 
indicate  that  business  with  this  firm  has  been 
well  maintained  during  the  month  of  April  and  it 
is  looking  forward  to  a  still  larger  volume 
of  Columbia  summer  business  than  ever  before. 

Manager  Harry  R.  Braid,  of  Layton  Bros., 
reports  a  good  Edi-son  month  and  states  that 
they  recently  placed  an  order  for  Edison  ma- 
chines with  the  Canadian  representatives  which 
was  50  per  cent,  in  excess  of  their  order  a  year 
ago.  Columbia  sales  reported  as  showing  a 
large  increase  in  volume  of  business. 

Owing  to  the  increase  in  their  talking  ma- 
chine business  and  in  order  to  give  satisfaction 
to  their  numerous  customers  C.  W.  Lindsay, 
Ltd.,  have  had  to  enlarge  their  Victrola  depart- 
ment. They  have  practically  doubled  their  floor 
space  and  have  now  eleven  demonstration 
booths  as  against  five  before.  With  the  extra 
space  at  their  disposal  it  will  give  them  better 
facilities  for  displaying  a  larger  number  of  Vic- 
tor models  on  the  floor  at  one  time  and  also 
make  it  possible  to  give  their  patrons  increased 
attention  and  better  service. 

A  new.  record  exchange  has  been  opened  at 
634  City  Hall  avenue. 

C.  W.  Lindsay,  Ltd.,  are  handling  the  Sonora 
in  their  East  End  St.  Catherine  street  branch, 
and  at  all  their  various  branches  throughout 
Canada. 

N.  G.  Valiquette,  Ltd.,'  advertises  that  he  has 
on  hand  25,000  Pathe  records  to  select  from. 

H.  P.  Labelle  &  Co.,  Ltd.,  Montreal,  report  a 
heavy  demand  for  Columbia  and  Sonora  ma- 
chines and  Columbia  and  Pathe  records. 

In  a  recent  telephone  conversation,  occupying 
a  period  of  one  and  a  half  hours,  Harry  R. 
Braid,  of  Layton  Bros.,  sold  a  Model  C-150 
Edison  New  Diamond  Disc.  Ordinarily,  he 
said  it  does  not  take  but  a  jiffy  to  sell  a  customer 
an  Edison,  but  one  has  to  allow  for  telephone 
disconnections,  etc. 

J.  Mulhollin,  786  St.  Catherine  street  West, 
has  added  a  line  of  talking  machines  to  his 
piano  department. 

A  well-known  local  dealer  had  the  experience 
recently  of  a  customer  taking  up  two  hours  of 
his    time    demonstrating    records    and  then 


Mag-Ni-Phone 


Speaks  for  Itself" 


The  Mag-Ni-Phone,  Model  "J,"  with  our  new 
Universal  Tone  Arm,  will  play  all  disc  records, 
including  the  latest  hill-and-dale  cut,  that  are 
played  with  a  steel  needle.  All  lateral  cut  records 
should  be  played  with  the  reproducer  in  a  Vertical 
position;  all  hill-and-dale  cut  records  with  the 
reproducer  in  an  Oblique  position. 


This  model  is  equipped  with  a  worm-driven 
motor  of  our  own  design — an  extra  large  repro- 
ducer— 12-inch  turn  table  and  is  beautifully 
finished  in  mahogany. 

Write  today  for  further  information  and  the 
complete  record  service  we  can  furnish  you. 


Liberal  Discounts  to  Dealers  and  Jobbers 

Charles  W.  Shonk  Company/ 

707  St.  Charles  St.  American  Can  Co.,  Owner  Maywood,  111. 


made  the  request  that  he  be-  allowed  to  take 
home  with  him  forty  records  on  approval.  To 
cap  the  climax  he  left  the  store  without  making 
a  purchase  of  even  one  record.  Needless  to 
say  this  firm  are  not  boosters  of  the  approval 
record  plan. 

The  opera  "Chin  Chin"  made  its  initial  bow 
to  Montreal  audiences  the  past  month,  and  dur- 
ing the  company's  week's  engagement  all  talk- 
ing machine  dealers  reported  a  heavy  demand 
for  the  popular  recordings  of  this  opera. 

The  Melodia  Co.,  Ltd.,  have  been  appointed 
distributors  for  the  Maritime  Provinces  and  the 
Province  of  Quebec  for  the  Phonola,  manufac- 
tured by  the  Pollock  Mfg.  Co.,  Kitchener,  Ont. 

Messrs.  G.  A.  Holland  &  Son,  Ltd.,  519  St. 
Catherine  street  West,  who  handle  the  Aeolian- 
Vocalion,  report  that  the  class  of  discriminating 
buyers  purchasing  this  make  is  a  decided  com- 
pliment to  the  machine. 

It  is  the  confident  belief  of  Charles  Cul- 
ross,  the  local  Sonora  agent,  that  the  outlook 
for  the  talking  machine  business  this  year  could 
not  -be  brighter.  "Lots  of  orders  and  lots  of 
good  prospects  are  what  we  are  receiving," 
said  he,  "and  what  more  can  we  ask?" 


WITH  THE  TRADE  IN  WINNIPEG,  MAN. 

Western  Canada  Manifests  Increasing  Interest 
in  Talking  Machines,  Judging  From  Growth 
of  Trade 


Winnipeg,  Man.,  May  2. — The  Dominion  Sew- 
ing Machine  Co.,  80-82  Lombard  street,  are  ex- 
clusive sales  agents  for  the  Viola — a  "made  in 
Canada"  product,  and  the  Carola  Western  Sales 
Co.,  15  Paris  Arcade,  are  handling  the  Carola 
in  the  Western  Province. 

E.  D.  B.  Morris,  a  returned  soldier,  of  New 
Westminster,  B.  C,  has  ventured  into  the  music 
business  on  Columbia  street.  His  new  store  is 
known  as  the  Morris'  Music  Store.  Prior  to 
coming  to  Canada,  Mr.  Morris  was  organist  at 
St.  Paul's,  Liverpool,  and  has  been  a  familiar 
figure  on  the  concert  platform  of  England.  He 
is  also  a  baritone  singer  and  possesses  a  cul- 
tivated voice  of  unusual  richness.  Mr.  Morris 
has  the  distinction  of  composing  many'  of  the 
songs  that  he  sings. 

The  Chopin  Piano  &  Talking  Machine  Co., 
Keewayden  Building,  are  representing  for  West- 
ern Canada  the  Chopin  talking  machine. 

The  Melotone  Talking  Machine  Co.,  Ltd.,  235 
Fort  street,  are  manufacturing  the  Recreola  and 
Melotone  talking  machines. 

Louis  Graveure,  the  well-known  Columbia 
artist,  has  been  giving  recitals  in  Western 
Canada,  which  have  proven  one  of  the  greatest 
musical  events  of  the  West.  All  gramophone 
dealers,  report  considerable  sales  following  his 
appearance. 

Thos.  Nash,  of  "His  Master's  Voice,  Ltd.," 
was  a  recent  visitor  from  Toronto  to  the  West- 
ern Gramophone  Co.'s  headquarters  here.  A 
carload  of  Victrolas  had  just  arrived  when  The 
World  representative  called.  These  were  warm- 
ly welcomed  by  the  local  management,  and  by 
"His  Master's  Voice"  dealers. 

Mr.  Fitch,  manager  of  Babson  Bros.,  the  home 
of  the  new  Edison,  has  been  spending  a  month's 
spring  vacation  at  Bellingham,  Wash.  Retail 
business  is  reported  as  rather  quiet  of  late. 

C.  B.  Moore,  manager  of  the  Pathe  phono- 
graph department  of  the  R.  J.  Whitla  &  Co., 
distributors  for  Western  Canada,  is  away  on  a 
six  weeks'  business  trip. 

The  concert  tour  of  Louis  Graveure  through- 
out the  West  gave  a  considerable  impetus  to  the 
sale  of  Columbia  records  of  his  recording. 
Western  Columbia  dealers  were  fully  awake  to 
the  advantages  to  them  of  this  well-known 
artist's  visit,  and  were  ready  to  cash  in  on  it. 
The  complaint  of  Robert  Shaw  is  now  one  of  a 
shortage  of  needles.  "When  a  customer  orders 
one  thousand  we  give  him  a  hundred,"  said  Mr. 
Shaw,  "and  just  now  this  is  the  best  we  can  do." 

The  Canadian  Phonograph  &  Sapphire  Disc 
Co.,  retailers  of  Pathe  lines,  report  business  fair- 
ly good  lately. 
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There  is  as  much  money  lor  the  Columbia 
dealer  in  your  territory  as  there  is  in  the 
other  territories  that  are  already  yielding 
big,  profitable  business. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


BUSINESS  OUTLOOK  IN  CALGARY       CONDUCTING  A  LIVE  DEPARTMENT 


Shows  Steady  Improvement — Gillespie's  New 
Victor  Quarters — Columbia  Graveure  Records 
Liked — Hudson  Bay  Co.'s  Large  Victor  Trade 


Calgary,  Alta.,  May  5—  R.  Gillespie,  represen- 
tative manager  for  the  Western  Gram-O-Phone 
Co.,  is  well  pleased  with  the  business,  outlook, 
his  only  complaint  being  a  shortage  of  ma- 
chines. The  firm  occupy  about  three  thousand 
feet  of  space  in  the  Northern  Electric  Build- 
ing, with  trackage  in  the  rear  of  the  premises, 
and  serve  all  of  Alberta,  as  well  as  being  dis- 
tributors for  parts  of  Saskatchewan  and  British 
Columbia.  The  complete  line  of  "His  Master's 
Voice"  records  and  accessories  are  handled. 

Hardy  &  Hunt  have  sold  recently  a  large  num- 
ber of  Pathephone  and  Aeolian-Vocalions. 

Young  &  Kennedy  are  featuring  Louis 
Graveure  records  in  their  phonograph  depart- 
ment, the  records  of  this  popular  baritone  being 
in  demand  following  his  recent  concerts.  In 
their  attractive  quarters  a  full  line  of  Edison 
Diamond  Disc,  cylinder  and  Columbia  Grafo- 
nolas,  and  records  are  handled. 

The  Hudson  Bay  Co.  has  made  notable 
changes  in  its  music  department.  Miss  Calvert, 
who  is  in  charge,  draws  attention  to  the  fact 
that  three  sections,  or  about  six  thousand  feet 
of  space,  are  used  in  the  display  of  sheet  music, 
small  goods  and  Victor  Victrolas  only.  Bus- 
ness  is  improving  with  the  "Bay,"  otherwise 
there  would  be  little  occasion  to  increase  their 
floor  space  to  such  an  extent. 


FOUR  NEW  ARTOPHONE  MODELS 

St.  Louis,  Mo.,  May  8. — The  Artophone  Co.,  of 
this  city,  has  just  sent  out  a  circular  to  its 
dealers  describing  its  new  improved  models 
which  are  now  ready  for  shipment.  These  new 
models  are  equipped  with  a  high  grade  motor 
which  is  noiseless  in  winding  and  running  and 
is  capable  of  playing  four  ten-inch  records  with 
one  winding. 

There  are  four  models  in  the  Artophone  line 
designated  as  models  X.,  XL,  XII.,  and  XIV. 
retailing  from  $65  to  $150.  Each  style  is  equipped 
to  play  all  makes  of  records  and  the  mechanical 
equipment  includes  an  automatic  lid  support  and 
tone  modifier. 

These  new  Artophone  models  have  won  con- 
siderable praise  from  the  dealers  who  have 
visited  the  company's  factory  and  the  cabinet 
designs  in  particular  have  been  commented  upon 
as  embodying  the  designs  now  most  in  demand. 


EDWARD  N.  BURNS'  SORROW 

Edward  N.  Burns,  vice-president  of  the  Co- 
lumbia Graphophone  Co.,  New  York,  is  receiv- 
ing the  sympathy  of  his  many  friends  in  the 
trade  upon  the  death  of  his  daughter,  Elizabeth 
Devine  Burns,  who  died  April  29,  at  the  age  of 
twelve  after  a  fortnight's  illness.  The  funeral 
was  held  from  Mr.  Burns'  residence,  821  Carr°U 
street,  Brooklyn,  two  days  following,  and  among 
the  flowers  was  a  beautiful  wreath  from  the  em- 
ployes of  the  Columbia  Graphophone  Co. 


Mason  Furniture  Co.,  Huntsville,  Ala.,  Has  At- 
tractively Arranged  Department  for  Columbia 
Goods  and  Believes  in  Modern  Methods 


Huntsville,  Ala.,  May  4— One  of  the  most  at- 
tractive talking  machine  departments  in  this 
vicinity  is  that  of  the  Mason  Furniture  Co.,  of 
which  James  R.  Mason  is  president.  Mr. 
Mason  believes  in  proper  surroundings  to  en- 
courage buying,  and  has  arranged  his  entire 
store  with  that  end  in  view.  He  takes  par- 
ticular interest  in  attractive  window  displays, 
and  has  so  arranged  his  windows  that  there  is 
no  back  to  them,  but  one  gazes  right  through 
the  window  display  into  the  attractive  interior 
of  the  store  itself. 

He  features  the  Columbia  Grafonolas  and 
records,  and  while  he  appreciates  the  beauty  of 
Grafonola  music,  he  believes  that  the  music  of 
the  cash  register  is  the  music  that  soothes  and, 
therefore,  bends  every  effort  to  make  much  of 
such  music.  In  the  Grafonola  department  Mr. 
Mason  has  installed  two  rooms  divided  by  a 
partition  made  up  of  record  racks,  with  slid- 
ing glass  doors  on  each  side.  As  the  partition 
is  over  twelve  inches  thick,  and  practically 
filled  with  records,  it  has  the  advantage  of  dou- 
ble doors  which  shuts  off  the  sound  from  one 
room  to  the  other,  and  is  about  as  effective  as 
any  other  system.  Also  having  record  racks 
between  the  rooms  facilities  demonstrating,  for 
the  records  can  be  taken  out  from  either  side 


as  desired.  Then,  too,  the  position  of  the  racks 
helps  to  utilize  space  otherwise  wasted. 

Mr.  Mason  also  believes  in  concerts,  and  re- 
cently announced  a  special  program  interpreted 
by  the  Grafonola  and  some  local  talent.  The 
result  was  that  the  available  space  in  the  store 
was  filled  on  the  night  of  the  concert,  and  there 
were  many  who  could  not  get  in.  This  was  ac- 
complished in  a  town  of  a  population  of  be- 
tween 10,000  and  15,000  people.  There  are  five 
other  concerns  in  the  place  handling  talking 
machines. 


GIVES  CONCERT  DE  LUXE 

Irving  Reisenberger,  live-wire  Victor  dealer 
in  Flushing,  L.  L,  gave  an  interesting  concert 
at  St.  Joseph's  Hall  on  Monday  evening  of  last 
week  to  feature  the  Victor  records  in  the  latest 
supplement. 

In  addition  to  presenting  these  records  Mr. 
Reisenberger  arranged  for  the  appearance  of 
two  dancers;  one  of  whom  danced  to  the  music 
of  several  Victor  educational  records,  and  an- 
other one,  a  well  known  danseuse,  who  used 
Victor  records  for  American,  Russian  and  Gre- 
cian folk  dances.  The  Oscar  Saenger  course  of 
vocal  records  were  also  demonstrated  at  this 
concert,  and  an  Hawaiian  Sextet  furnished  the 
music  for  an  informal  dance  at  the  close  of  the 
recital.  This  demonstration  of  records  aroused 
considerable  interest  and  Mr.  Reisenberger  se- 
cured splendid  publicity  from  this  novel  form  of 
entertainment. 


BETTER  SALESMEN  -  BETTER  SALES 
•    WHEN  MOTROLA  HELPS  - 

RELIEVE  your  salesmenof  the  drudgery  of  winding, 
winding,  winding!  A  Motrola  on  your  demonstrat- 
ing phonographs  will  help  them  make  more  sales  by  saving  their  time,  and 
bigger  sales  by  allowing  them  to  concentrate  on  selling. 

The  Motrola  winds  phonographs  by  electricity.  It  insures  perfect  time  and 
tone  by  winding  the  spring.  Easily  attached;  current  consumption  negligible. 

IMPORTANT 

The  Motrola  will  quickly  pay  for  itself — and  earn  additional  profits,  toe — 
by  selling  other  MOTROLAS  for  you.    Every  customer  who  sees  one  on 
your  machines  will  realize  that  it  is  absolutely 
essential  to  the  enjoyment  of  his  phonograph. 

Dealers  everywhere  report  generous  profits  on 
Motrola.    Write  for  our  interesting  offer  today. 

JONES-MOTROLA,  Inc. 

29-31-33  West  35th  Street       NEW  YORK 
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Jones  Central  Recording  Laboratories 


Our  Proposition 


EARLE  W.  JONES 


We  contract  to  make  you  records  which  you  are 
able  to  obtain  from  us  in  four  different  states  of  com- 
pletion, as  per  the  following: 

First :  We  will  deliver  to  3rou  your  Wax  Masters. 

Second:  We  will  deliver  to  you  your  Copper 
Mothers. 

Third:  We  will  deliver  to  you  your  Stampers 
(Pressing  Matrices). 

Fourth :  We  will  deliver  to  you  your  completed 
Commercial  Records. 


All  records  are  made  with  the  vertical  cut  (Hill  and  Dale) .  Any  size  up  to  12 
inches. 

Our  method  of  handling  your  work  is  as  follows : 

You  send  us  your  list  of  records  that  you  wish  made,  giving  names  of  artists 
you  desire  us  to  use.  Otherwise,  if  you  so  desire,  we  will  suggest  artists  whom  we 
believe  to  be  best  suited  for  your  records. 

All  arrangements  as  to  artists,  bands,  orchestras,  etc.,  will  be  attended  to,  and 
the  costs  and  data  forwarded  for  your  approval. 

We  will  also  keep  you  posted  as  to  the  latest  records  being  made  by  the  larger 
companies,  and  will  suggest  live  numbers.  Upon  receipt  of  your  approval  we  will 
arrange  to  do  your  recording  within  a  few  days  and  records  will  be  forwarded  to 
you  as  per  contract.  There  will  be  no  extra  charges  for  the  arranging  of  orchestra- 
tions, securing  talent,  etc. 

We  are  able  to  give  you  a  high  class  commercial  record  cheaper  than  you  could 
make  it  in  your  own  laboratory,  and  we  eliminate  the  necessity  of  incurring  a 
tremendous  laboratory  investment. 

Our  orchestra  is  without  a  doubt  composed  of  the  finest  musicians  in  the 
business  (as  our  records  will  show),  each  man  being  known  throughout  the  phono- 
graphic art  as  an  Al  man.  We  are  also  in  daily  contact  with  most  of  the  better 
known  artists  and  can  reach  almost  anyone  you  may  wish. 

We  will  be  pleased  to  have  you  compare  our  record  with  ANY  make,  feeling 
certain  that  we  have  a  record  whose  tone  quality,  sonority,  surface,  etc.,  is  unsur- 
passed by  any  other  record  on  the  market. 

Every  record  is  made  under  the  personal  supervision  of  Earle  W.  Jones.  ~, 


We  invite  an  inspection  of 
our  laboratories  and  records 


Jones  Central  Recording  Laboratories 


662  Sixth  Ave. 


Phone  104  Greeley 


New  York 
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Featuring  the  Musical  Possibilities  of  the 
Talking  Machine  by  waiiam  Braid  wwte 


This  is  the  third  of  a  series  of  educational  articles  on 
the  Musical  Possibilities  of  the  Talking  Machine  and  how 
they  may  be  utilized  to  increase  sales.  The  fourth  will  ap- 
pear in  next  month's  Talking  All  shine  World. — Editor. 

I  do  not  know  that  I  have  any  license  to 
preach,  but  I  do  know  that  when  one  begins  to 
study  carefully  the  details  of  any  complex  re- 
tail business,  like  that  of  talking  machine  sell- 
ing, one  becomes  more  and  more  tempted  to 
rush  out  on  the  street,  select  the  nearest  corner, 
beg,  borrow  or  steal,  a  convenient  soap  box  and 
from  its  elevation  deliver  a  sermon  on  the" 
text  embodied  in  the  single  word:  Intelligence. 

During  the  last  several  months  I  have  been 
on  a  voyage  of  discovery,  whereof  the  object 
is  to  find  out  why  the  talking  machine  is  not 
more  intelligently  exploited  alo'ng  the  purely 
musical  lines  of  its  progress.  If  one  thing  is 
more  certain  than  another,  it  is  that  sound- 
reproduction  is  rapidly  approaching  the  place 
where  every  single  form  of  musical  performance 
may  be,  not  merely  adequately,  but  perfectly 
preserved  for  all  future  time;  to  be  released 
whenever  the  purchaser  of  a  talking  machine 
chooses  to  start  the  apparatus  to  working. 

When  you  come  to  think  of  it,  the  musical 
possibilities  of  the  talking  machine  are  so  enor- 
mous, so  illimitable,  in  fact,  that  the  relative 
indifference  of  the  mass  of  dealers  to  this  side 
of  it  is  only  the  more  amazing. 

Letting  George  Do  It 

How  on  earth  is  it  that  talking  machine  deal- 
ers are  content  to  go  on  in  the  same  old  way, 
letting  the  general  advertising  of  the  manufac- 
turers create  the  demand  and  considering  them- 
selves quite  efficient  if  they  succeed  in  filling 
it?  There  can  only  be  one  answer — but  that, 
unhappily,  as  uncomplimentary  as  it  is  accu- 
rate— namely,  that  it  is  easier  to  follow  than 
to  lead,  easier  to  buy  one's  thoughts  than  to 
think  them  out  for  oneself.  .  In  a  word,  most 
of  us  are  long-sighted  on  detail  and  precious 
short-sighted  on  policies. 

Education 

In  speaking  of  this  very  matter  during  pre- 
vious articles,  I  have  ventured  to  suggest  that 
the  education  of  the  talking  machine  salesman 
is  a  matter  of  some  little  importance.  May 
I  also  presume  to  say  that  the  dealer  himself 
may  with  profit  go  to  school? 

It  looks  easy  to  demonstrate  and  sell  records, 
and  in  one  sense  of  the  term  the  job  makes 
few  demands  upon  intelligence.  But  it  ought 
to  be  realized  right  now  that  there  is  a  vast 
difference  between  filling  orders  that  come  in 
and  creating  a  demand  that  otherwise  would 
not  exist.  The  difference  between  the  two 
methods  is  the  difference  between  clerking  and 
salesmanship.  And  the  difference  between 
clerking  and  salesmanship  is  precisely  the  dif- 
ference, in  my  humble  opinion,  between  doing 


somewhat  of  value  in  the  world  and  doing  noth- 
ing much  save  occupy  the  landscape. 

"The  Musical  Possibilities" 

"Featuring  the  Musical  Possibilities  of  the 
Talking  Machine."  Just  think  of  the  limitless 
implications  of  the  idea.  Remember  that  the 
American  nation  consists  of  representatives  of 
every  nationality  on  earth;  and  that  these  di- 
verse races  find  in  this  favored  territory  of 
ours  everything  that  they  could  find  at  home, 
in  much  greater  abundance,  and  much  that  they 
could  not  find,  save  one  thing  only.  That  one 
thing  is  a  musical  atmosphere.  It  is  precisely 
this  musical  atmosphere,  this  condition  of  public 
musical  appreciation,  that  the  nation,  generally 
speaking,  lacks.  Yet  it  is  precisely  here  that 
is  to  be  found  the  keenest  desire  for  musical 
knowledge.  American  audiences  are  the  most 
sympathetic  and  cordial,  say  all  great  artists. 
The  atmosphere  indeed  is,  so  far,  painfully 
absent.  Yet  how  keenly  its  presence  is  desired! 
"Knowing  the  Goods" 

Now,  if  I  were  asked  what  is  the  most  ob- 
vious and  the  plainest  duty  of  a  man  engaged 
in  retailing  any  specialty  goods,  towards  him- 
self and  his  business,  I  should  say  that  a  thor- 
ough and  complete  knowledge  of  those  goods 
stands  first.  The  talking  machine  dealer  who 
does  not  realize  the  tremendous  power  of  music, 
its  enormous  fascination  and  the  pulling  influ- 
ence it  has  upon  the  purses  of  the  people,,  is 
not  a  thorough  master  of  his  trade. 

But  the  first  thing  to  do  to  make  such  a 
realization  practical  is  not  to  talk  about  it,  but 
to  acquire  some  real  information  on  the  sub- 
ject. Consider  for  a  moment  that  very  remark- 
able work,  the  Victor  Book  of  the  Opera.  How 
many  sellers  of  Victor  records  really  have  mas- 
tered the  contents  of  that  book?  How  many 
really  can  talk  intelligently  about  it?  How 
many  record  salesmen  or  saleswomen  are  there 
in  the  land  who  can  talk  intelligently  about 
high-class  records  of  any  kind?  How  many 
know,  for  example,  the  difference  between  a 
'cello  and  a  viola?  It  is  unnecessary  to  pursue 
the  subject.    We  all  know  the  answers. 

The  point  is  just  that  in  order  to  make  a 
success  of  selling  the  musical  capacities  of  a 
talking  machhine,  one  must  first  be  able  to  ap- 
preciate theni  oneself.  The  only  successful 
salesman  of  high-class  records  is  one  who  him- 
self likes  those  records,  appreciates  them,  at 
least  in  part,  and  is  really  interested  in  the 
kind  of  music  they  represent.  Any  other  kind 
of  enthusiasm  is  a  fake  enthusiasm,  which  no- 
body will  for  a  moment  believe  in. 

The  Dreary  Drivel  of  Some  Clerks 

Have  you  who  sell  talking  machines  and  rec- 
ords undertaken  to  go  shopping  among  others 
who  deal  in  the  same  kind  of  goods?  Some 


day  when  you  are  in  a  city  where  the  trade 
does  not  know  you,  spend  a  few  hours  going 
the  rounds  of  the  stores,  listening  to  the  talk 
of  the  salesmen,  and  trying  to  find  out  how 
many  of  them  can  sell  you  a  high-grade  record 
unless  you  yourself  badly  want  that  one  and 
will  have  no  other.  I  may  be  prejudiced,  but 
if  you  feel  as  thoroughly  bored  at  the  drivel 
poured  out  on  you  in  the  course  of  a  morning 
as  I  have  felt  in  similar  'experiments,  you  will 
feel  pretty  bad.  The  fact,  of  course,  is  that 
the  magnificent  collection  of  records  embodying 
every  sort  of  contribution  to  fine  music  which 
the  leading  manufacturers  have  been  amassing 
for  years,  is  mainly  sold  by  the  wonderful  ad- 
vertising those  manufacturers  do. 

Don't  you  believe  it?  Then  try  to  imagine 
how  many  really  artistic  voice  records  you  would 
sell  if  the  Victor,  Edison,  Columbia,  Pathe  and 
other  advertising  were  stopped! 

Precept  and  Practice 

The  easiest  thing  in  the  world  is  to  preach; 
the  hardest  to  practice  what  one  preaches.  But 
it  is  the  solemn  truth  that  the  dealer  who  real- 
ly appreciates  the  musical  possibilities  of  the 
talking  machine  is  the  only  one  who  has  any 
right  to  go  to  his  sales  force  and  ask  them 
to  acquaint  themselves  with  the  meaning  of 
the  music  they  are  selling  in  record  form.  The 
reform  must  begin  at  the  top.  If  the  boss  comes 
late  to  the  office,  the  clerks  will  be  likely  to 
come  in  late  also.  If  the  boss  openly  has  con- 
tempt for  half  the  records  he  sells,  because 
they  are  "too  high-brow,"  his  clerks  will  be  of 
the  same  mind.  It  is  good  to  educate  the  staff, 
but  let  us  be  sure  that  we  are  ourselves  well 
educated  first. 

A  Personal  Story 

A  mighty  good  plan  is  to  begin  experiment- 
ing with  oneself.  I  know  a  dealer  who  at  one 
time  positively  hated  what  he  called  "opera," 
which  meant  all  vocal  or  orchestral  music  above 
the  level  of  ragtime  or  musical  comedy.  This 
gentleman  noticed  that  he  did  not  sell  any- 
thing like  enough  of  the  high-grade  records. 
He  did  not  understand  why  until  one  night  at 
a  dinner  party  the  conversation  turned  on  music. 
The  talking  machine  man  averred  his  dislike 
for  "the  classical  stuff"  and  said  that  the  only 
thing  he  had  been  able  to  understand  on  the 
one  occasion  when  his  family  had  dragged  him 
to  a  grand  opera  had  been  the  tuning-up  before 
the  performance.  He  thought  this  a  rather 
clever  thing  to  say. 

But  his  hostess  said:  "I  should  not  like 
to  trust  your  judgment  in  that  case,  Mr.  Blank, 
when  choosing  new  records  for  our  talking 
machine." 

The  hint  was  not  lost,  for  my  friend  was  no 

(Continued  on  page  47) 


PRESTO  UNIVERSAL  TONE-ARM 


In  Position  for  Playing  Lateral  Cut  Records 


This  tone-arm  has  been  designed  to  play  all  makes  and 
types  of  records,  whether  of  vertical  or  lateral  cut.  No 
change  or  adjustment  becomes  necessary.  By  merely  turn- 
ing a  swivel  joint,  the  change  from  one  system  to  the  other 
is  made  quickly. 

THE  PRESTO  PERFECTED  SOUND  BOX  is  in  no  . 
small  measure  responsible  for  the  success  of  the  Tone-Arm. 
The  "triangle"  Needle  Holder  permits  the  use  of  all  types 
of  needles,  including  the  fibre  needle.  This  is  a  feature  not 
generally  found  in  other  makes  of  sound  boxes.  The  use  of 
new  and  especially  designed  machinery  enables  us  to  pro- 
duce work  that  is  of  exceptional  precision  and  refinement. 

Prices  and  Samples  Upon  Request 

PRESTO  PHONO.  PARTS  CORP. 

36-48  Flatbush  Avenue    Extension,    Brooklyn,  N.  Y. 
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It  Was  Late  at  the  Elwell  Home 


— the  house  was  quiet.  A  lazy  breeze  of  early 
spring  moved  the  curtains  ever  so  gently.  The 
only  light  was  in  the  music  room;  an  orange 
glow  from  the  piano  lamp.  A  figure  quietly 
crossed  the  hall  from  the  indefinite  darkness  of 
the  living  room  into  the  orange  glow.  A  click 
was  heard,  a  slight  whirr,  the  .closing  of  a  cabi- 
net door  and  then  the  stillness,  the  quiet,  was 
broken  by  a  deep  contralto  voice,  the  song,  the 
"Silent  Night."  Perfect  co-ordination  between 
the  mechanical  and  the  artistic. 

And  the  Stephenson  Precision-  Made  Motor 
helps  to  attain  this.  It  is  a  silent,  smooth  run- 
ning motor.  "Chatter"  due  to  vibration  of 
the  turntable  shaft  is  eliminated  through  the 
taper  bearing  at  the  top  of  the  shaft  and  the  ball 
thrust  at  the  bottom.  This  is  an  exclusive  fea- 
ture of  the  Stephenson  Precision-Made  Motor; 
just]  one  "of  the  features  which  makes  the 
Stephenson  Motor  a  better  motor  for  the  phono- 
graph manufacturer  to  use  and  a  more  satisfac- 
tory motor  for  the  dealer  to  sell. 


The  Stephenson 

Precision- Made  Motor 


The  Stephenson  Motor  is  a  Precision-Made 
Motor.  It  is  manufactured  by  De  Camp  &  Sloan, 
Inc.,  of  Newark.  Manufactured,  assembled  and 
tested  under  one  roof  by  people  who  have  a  rep- 
utation for  Precision  Work. 

The  Stephenson  Motor  has  interchangeable, 
lubricant-tight  spring  drums.  A  tapered  bear- 
ing and  ball  thrust  on  the  turntable  shaft.  All 
swiftly  moving  gears  are  spiral.  It  is  compact; 
the  cast-iron  encases  it;  no  overhanging  parts. 
It  has  a  noiseless  winding  device.  It  has  a  defi- 
nite-reading speed  regulator,  easily  adjusted. 
Bulletin  No.  10  describes  it  fully.  Are  you  on 
the  Stephenson  mailing  list? 

STEPHENSON,  Inc. 

OneiWest  34th  St.  New  York 


THE   TALKING   MACHINE  WORLD 


47 


FEATURING  THE  TALKING  MACHINE 

(Continued  from  page  45) 

more  a  fool  then  than  he  is  now.  I  do  not 
want  to  paint  a  romantic  picture  nor  use  my 
imagination,  but  the  fact  is  that  no  more  than 
this  little  rap  was  sufficient  to  get  Brother  Blank 
thinking.  He  did  think  to  such  purpose  that 
he  decided  to  investigate  a  little  more  thor- 
oughly the  high-brow  contents  of  his  record 
catalog.  He  took  some  artistic  voice,  violin  and 
piano  records  home  with  him.  It  was  a  case 
of  "first  endure,  then  pity,  then  embrace"  with 
our  friend.  To  shorten  the  story  he  was  con- 
verted, and  is  a  full-fledged  fiend  to-day,  whose 
general  acquaintance  with  musical  literature  is 
really  quite  astonishing.  His  business,  natural- 
ly, shows  the  changed  spirit  of  the  man  and  I 
am  told  he  sells  more  high-class  records  to-day 
than  he  does  of  any  other  kind,  two  to  one. 
Taste  Runs  Up-Hill 

Have  you  ever  thought  that  as  a  talking  ma- 
chine dealer  you  are  engaged  in  a  great  work 
of  education?  The  future  of  your  business  and 
of  the  whole  industry  of  which  you  form  a 
part  rests  on  the  increasing  desire  of  the  pub- 
lic for  music.  Now,  the  taste  for  music  can 
only  run  in  one  direction  if  it  is  to  run  at  all 
and  not  sink  into  complete  stagnation.  It  must 
run  up-hill,  not  down-hill,  thereby  showing  its 
unlikeness  to  water.  If  the  musical  taste  of 
the  public  were  not  really  improving,  then  the 
day  of  the  talking  machine  would  already  be 
over  and  one  might  as  well  send  for  the  under- 
taker at  once.  The  talking  machine  dealer  who 
is  broad-minded  and  courageous,  therefore,  will 
see  that  his  plainest  duty  is  to  contribute  all 
the  effort  he  can  to  the  general  musical  ad- 
vancement of  the  community  in  which  he  lives 
and  does  business.  Everything  that  is  done, 
through  the  schools,  through  the  musical  clubs, 
choral  societies,  and  other  agencies  to  promote 
and  foster  the  love  for  the  best  music  is  a 
thing  done  directly  for  the  best  interests  of  the 
talking  machine  industry.  Not  to  recognize  this 
is  to  show  oneself  painfully  short-sighted  and 
painfully  narrow-minded. 

"Fifthly,  My  Brethren" 

So,  the  whole  sermon  may  be  summed  up, 
as  it  were,  by  saying  that  the  up-to-date  talk- 
ing machine  man  is  he  who  recognizes  that  the 
future  of  the  business  is  bound  up  in  the  high- 
grade  record  and  the  high-grade  machine,  that 
no  industry  was  ever  yet  built  on  fox-trots; 
and  that  to  educate  the  people,  or  assist  in 
educating  them,  is  a  matter  of  simple  business 
common  sense. 

But  he  will  also  9ee  that  before  educating 
his  public  he  must  educate  his  staff  of  sales- 
men, and  before  educating  them  he  must  edu- 
cate himself. 

The  Highest  Class  Customer 

The  one  big  best  bet  in  this  business  is  the 
musical  side  of  the  talking  machine.  That  does 
not  mean  the  side  of  rag-songs,  of  dance  records 
or  of  that  sort  of  stuff.  The  taste  for  that  kind 
of  record  can  safely  be  left  to  itself.  Those 
who  want  it — and  there  are  plenty  of  them — 
will  take  care  of  their  own  wants  and  will  de- 
mand all  the  records  you  can  supply  them. 
But  the  real  support  of  a  business  is  always 
in  the  highest  class  of  customer.  It  is  this  high- 


Tf  ^LT  FY'<1  GRAPHITE  PHONO 
M.     J  SPRING  LUBRICANT 

llsley'e  Lubricant  makes  the  Motor  make  good 

Is  prepared  in  the  proper  consistency,  will  not  run  out,  dry  up,  or 
become  sticky  or  rancid.   Remains  in  its  original  form  indefinitely. 
(Ask  the  manufacturer  who  uses  it.) 
MANUFACTURED  BY 

ILSLEY-DOUBLEDAY  &  CO.,  229  231  Front  St  .,  New  York 

Established  1853 


est  class  of  customer  that  the  business  now 
needs  in  greater  quantities  than  ever. 

Professional  and  Amateur 
Those  highest  classes  may  be  divided  into 
two  principal  families;  those  of  the  professional 
musicians  and  those  of  the  non-professional 
music  lovers.  The  former  are  mainly  piano, 
violin  and  voice  teachers,  while  the  others,  in 
the  ordinary  community,  form  the  backbone 
and  pay  the  expenses  of  the  amateur  musical 
clubs  that  work  so  hard  to  spread  the  gospel 
of  good  music  throughout  the  land.  At  the 
present  time,  in  spite  of  the  great  progress  that 
has  been  made  during  the  last  few  years,  the 
fact  remains  that  the  rank  and  file  of  musical 
people — the  great  mass,  in  fact — are  not  in- 
terested in  the  talking  machines.  A  few  great 
and  bright  exceptions  do  not  in  the  least  dis- 
prove this  statement.  When  the  musical  classes 
of  the  nation  have  been  won  over,  then  the 
rest  of  the  people  will  follow,  for  this  nation 
is  hungry  for  the  things  of  the  spirit,  despite 
its  cabarets  and  its  superficialities  generally. 
Finally! 

To  educate  the  musically  learned  is  one  thing 
and  to  educate  the  crowd  is  another;  yet  both 
can  be  done.  The  schools,  the  clubs  and  the 
societies  are  the  main  avenues  of  approach. 
The  great  gospel  of  good  music  as  revealed  to 
the  world  through  the  talking  machine  and 
record  can  be  preached  successfully  in  every 
corner  of  this  broad  land,  but  it  is  absolutely 
necessary  that  the  dealers  who  undertake  to 
do  their  share  in  this  work  themselves  be  pre- 
pared by  self-education  in  the  merits  of  that 
which  they  propose  to  exploit.  That  is  why 
I  speak  constantly  of  educating  ourselves  in  the 
appreciation  and  love  of  the  best  in  music. 

Let  me  put  the  ideas  here  set  forth  in  brief 
summary,  so  that  they  may  be  seen  at  a  glance. 

1.  Profit  and  prestige  in  the  talking  machine 
business  come  only,  in  permanent  form,  from 
featuring  the  machine's'  musical  possibilities 
skillfully. 

2.  The  nation  is  hungry  for  music,  but: 

3.  The  people  are  musically  ignorant  and  need 
guidance. 

4.  The  talking  machine,  if  understanding^ 
handled,  is  the  best  of  all  means  for  satisfying 
public  desire  for  music,  but: 

5.  That  desire  must  be  guided;  and  that  means 
knowledge  and  appreciation  on  the  part  of  the 
dealers  themselves,  because: 

6.  You  cannot  successfully  sell  high-grade 
records  if  you  neither  care  for  them  nor  under- 
stand them. 

7.  Lastly,  to  educate  the  public  into  appre- 
ciation of  the  best  that  the  talking  machine  has 
to  offer  requires  the  co-operation  of  the  mu- 
sically learned  classes,  who  at  present,  as  a 
body,  are  leaving  the  talking  machine  alone. 

Next  month  I  hope  to  begin  showing  how 
the  musically  learned  may  be  practically  inter- 
ested in  the  talking  machine,  in  records  and  in 
record-buying. 


Gets — Instantly  Any 
Record  You  Want 

With  the  "Crip-N"  Record  File  a  light  touch  of 
the  finger  places  any  desired  selection  right  _  in 
your  hand  ready  for  the  machine.  No  hunting 
through  or  handling  of  other  records.  Nothing 
could  be  simpler  or  more  efficient. 

A  demonstration  will  convince  your  customers 
that  the  "Crip-N"  File  fills  their  real  need  for  an 
easy  and  quick  method  of  handling  records  sensi- 
bly— economically. 

Adapted  for  Victor,  Columbia  and  Pathe  10-  and 
12-inch  records.  Fits  any  standard  machine.  Priced 
within  the  reach  of  all. 

Recommend  and  sell  the  Genuine  '  'Crip-N' '  Record 
File  to  please  your  customers 

Our  Dealers'  proposition  is  worth  while. 
Write  for  it  now. 

CRIPPEN-RASE  CO.,  Inc. 


77  South  Avenue 


Rochester,  N.  Y. 


WEALTH 
LYING 
IDLE 


Dealers  can  create 
profitable  sales  by 
displaying  to  Vic- 
trola  owners  and 
prospects  the 

READY-FILE 


Now  accepted  as  the 
most  practica  1  fil  ins 
system  for  Victrolas 
Ten  and  Eleven  ever 
offered  at  the  Price. 

Sold  thru  Victor  jobbers 
and  dealers  only 


ASK  YOUR  JOBBER 

or  write 

THE  READY-FILE  CO.,  Inc. 

213-15  Castle  Hall  BIdg. 
INDIANAPOLIS,  U.S.A. 
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NEW  COLUMBIA  HOME  IN  ST.  LOUIS 


Wholesale  Department  of  Local  Store  Moved  to 
1127-29  Pine  Street,  Where  Three  Floors  Are 
Occupied — Will  Greatly  Facilitate  Service 


St.  Louis,  Mo.,  May  5. — The  wholesale  depart- 
ment of  the  Columbia  Co.  is  to  have  a  new 
home  at  1127-29  Pine  street,  just  one  block 
south  of  Piano  Row.  Manager  Irby  W.  Reid 
and  his  assistants  probably  will  be  located  there 
by  the  time  this  issue  of  The  World  reaches  its 
readers,  although  the  location  was  only  finally 
decided  upon  late  in  April.  The  moving  project 
had  been  up  for  some  time,  but  many  things 
happened  to  delay  the  decision.  The  retail 
store  will  remain  at  1008  Olive  street,  and  will 
be  expanded  immediately  into  the  space  now  oc- 
cupied there  by  the  wholesale  offices. 

In  the  new  home,  Manager  Reid  will  have 
three  floors,  including  the  first  or  main  floor 
for  offices  and  wholesale  salesrooms.  The  com- 
pany will  have  its  own  elevators,  and  for  the 
first  time  in  several  years  will  have  its  entire 
business,  shipping,  orders,  sales  and  surplus  ma- 


chines under  one  roof.  The  large  main  room 
is  nicely  arranged  for  the  purpose  for  which  it 
is  being  altered.  There  is  plenty  of  room  for 
the  various  departments  and  private  offices,  and 
these  will  be  separated  by  brass  railings.  The 
floor  is  being  newly  decorated,  and  special  fit- 
tings are  being  rushed. 

In  front  will  be  a  customers'  department,  with 
stationery,  order  blanks  and  other  needed  ar- 
ticles and  desks  for  customers'  use.  Right  at 
hand  will  be  the  order  Hepartment  and  ad- 
joining this  will  be  the  record  department,  so 
that  the  order  clerk  may  hand  the  order  di- 
rectly to  the  order  filler,  and  the  records  deliv- 
ered at  the  front  counter  to  the  waiting  cus- 
tomer without  delay.  The  service  will  be  made 
to  match  that  of  a  retail  department. 

Some  added  features  will  be  a  model  store, 
thirteen  by  fourteen,  the  plans  for  which  were 
worked  out  by  Columbia  experts  months  ago. 
This  model  store  will  be  apart  from  the  rest 
of  the  main  floor  features,  but  as  a  part  of  the 
general  arrangement  of  the  floor  will  be  a  space 
of  twenty-eight  by  thirty  that  will  be  used,  for 
a  display  space.     This  will  be  furnished  so 


The  miracle  of  voice  and  instrument  of  reproduction.  Plays 
every  make  of  disc  record  with  the  same  faithful  portrayal 
of  tone  quality  as  the  instrument  for  which  they  were  made. 


MODEL  XIV— $150 
Height,  48  inches 


MODEL  XII— $100 
Height,  47  inches 


MODEL  XI— $75 
Height,  45  inches 


MODEL  X— $65 
Height,  44  inches 


The  Artophone  Line 
Has  Made  Good 

It  is  being  handled  by  representative 
dealers  throughout  the  country  who 
have  placed  orders  for  1917  far  in 
advance  of  their  1916  shipments. 

All  Artophone  cabinets  are  made  from 
J^8  in.  veneered  stock.    Every  model  is. 
equipped  with  a  universal  tone-arm  and 
first  quality  motors  and  sound  boxes. 

Write  today  for  our  dealers'  and 
jobbers'  proposition 

ARTOPHONE  CO. 


1113  Olive  Street 


St.  Louis,  Mo. 


RECORD  ENVELOPES 

STOCK  RECORD  POCKETS 

J.  L.  GILLESPIE  COMPANY 


PAPER  PRODUCTS 


PITTSBURGH,  PA. 


that  it  can  be  used  as  a  customers'  consulting 
room  as  well  as  a  stock  display  room.  The 
shipping  and  repair  department  will  be  immedi- 
ately at  hand.  A  peculiar  part  of  this  new  loca- 
tion is  that  immediately  across  the  alley  in  the 
rear  of  the  building  are  located  three  customers 
of  the  Columbia  wholesale  department,  the  May- 
Stern  Furniture  Co.,  the  Mackley  Furniture  Co., 
and  the  Field-Lippman  Piano  Stores.  Accord- 
ing to  a  report  around  the  Columbia  store,  the 
boys  in  the  record  department  have  been  prac- 
ticing sailing  records  so  that  when  they  get 
hurry-up  orders  from  any  of  these  stores  across 
the  alley  they  can  flip  them  over  through  the 
windows  and  save  time  of  carrying  them  across. 


NEW  RECORD  ARTIST  A  PRODIGY 

Sally  Emery  Hamlin,  an  Eleven- Year-Old 
Brooklyn  Miss,  Has  Already  Qualified  as  a 
Successful  Entertainer — A  Pianist  and  Dancer 


A  new  prodigy  among  record  artists  is  Sally 
Emery  Hamlin,  an  eleven-y^ear-old  miss  of 
Brooklyn,  N.  Y.,  who  has  been  featured  quite 
prominently  in  public  affairs  in  connection  with 
recent  patriotic  events,  particularly  as  Paul  Re- 
vere at  the  demonstration  held  in  the  Stadium 
of  the  College  of  the  City  of  New  York,  to  mark 
the  anniversary  of  the  Battle  of  Lexington. 

Little  Miss  Hamlin  is  a  pianist  of  much  ability 
and  has  often  been  seen  in  juvenile  roles  such  as 
"Puck"  in  "Midsummer  Night's  Dream."  She 
has  already  made  records  for  several  companies, 
and  it  is  announced  has  signed  an  exclusive  con- 
tract to  make  records  for  the  Victor  Talking 
Machine  Co.  Her  recent  appearances  in  public 
include  a  piano  recital  at  the  Mehlin  Hall  Build- 
ing, New  York,  and  a  recitation  and  an  inter- 
pretative dance  at  the  store  of  Landay  Bros., 
Victor  distributors,  at  23  West  Forty-second 
street. 


FINGERS  ARREARS  FOR  BOY 

Deaf  Lad  Hears  Phonograph  Through  Fingers 
as  Result  of  Experiments  Conducted  by  Jo- 
seph H.  Danis,  Boston  Inventor 


Boston,  Mass.,  May  5.— Chester  Roberts,  a  19- 
year  old  deaf  and  blind  boy  at  the  Perkins  In- 
stitution for  the  Blind  in  Watertown,  enjoyed 
talking  machine  music  for  the  first  time  in  his 
life  yesterday.  He  "heard"  the  music  through 
his  fingers. 

Roberts  has  been  living  in  a  world  of  total 
silence  for  nine  years.  Yesterday  Joseph  H. 
Danis,  of  Southbridge,  who  has  been  experi- 
menting for  years  with  various  instruments  by 
which  deaf  people  "hear"  sound  through  the 
transmission  of  sound  waves  to  the  brain  by  the 
teeth,  fingers,  and  other  parts  of  the  body,  tried 
what  Superintendent  Allen  said  seemed  to  be 
a  very  interesting  and  successful  experiment 
upon  him. 

With  one  of  Danis'  instruments  for  "hearing" 
talking  machine  music  and  sounds  held  in  his 
fingers,  Roberts  expressed  great  pleasure  at 
the  musical  and  talking  sounds.  He  has  been 
deaf  so  long  that  he  has  forgotten  how  words' 
sound  but  he  distinguished  a  few  words  and 
readily  identified  piano,  bell  and  bugle  sounds 
as  well  as  sounds  of  laughing,  and  men's  and 
women's  voices. 


"NICHOLSON" 

New  Catalog  Showing  New  Styles 

RECORD  CABINETS 

strictly  high-grade  construction  at  prices 

BELOW  COMPETITION 

Write  for  a  copy  of  the  catalog  and  our 
special  free  advertising  help  for  dealers. 

K.  NICHOLSON  FURNITURE  CO., 

Sectional  Bookcases  and  Record  Cabinets 
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WHAT  PUSH  AND  ENERGY  CAN  ACCOMPLISH  IN  ST.  LOUIS 

Talking  Men  Are  Going  After  Trade  in  a  Lively  Way  and  Getting  the  Results— Optimism  is 
the  Keynote— Phenomenal  Demand  for  Patriotic  Records— News  of  General  Interest 


Cincinnati,  O.,  May  7.— Never  before  in  the 
history  of  the  trade  have  the  jobbers  and  the 
managers  of  retail  houses  realized  so  strongly 
what  push  and  energy  will  accomplish.  Heads 
of  departments  cite  innumerable  instances  these 
days  of  business  being  landed  which  would  not 
have  been  secured  under  the  old  system  of 
waiting  for  the  trade  to  drop  in  or  methods 
that  amounted  to  the  same. 

A  concrete  example  has  been  furnished  by  A. 
Li.  Garthwaite,  sales  manager  of  the  Cable  Com- 
pany, who  decided  to  try  his  hand  at  doing  some 
business  on  the  outside.  Instead  of  going  over 
the  home  territory  he  packed  a  grip  and  started 
for  "somewhere  in  Kentucky."  Mr.  Garthwaite 
developed  a  genuine  avalanche  of  business,  in- 
cluding dandy  Victrola  sales.  He  has  cut  off 
all  connection  with  the  local  house  as  to  his 
future  movements.  Manager  Gre"ulich  simply 
knows  of  his  travels  through  telegrams  ordering 
shipment  of  goods.  Mr.  Garthwaite  is  not 
stopping  to  write  long  letters  of  explanation. 
He  is  giving  the  telegraph  companies  a  chance 
to  earn  a  little  coin. 

"Most  of  the  dealers  are  doing  better  than 
ever"  was  the  declaration  of  Manager  A.  O. 
Peterson,  of  the  Phonograph  Co.,  Edison  job- 
bers, in  speaking  of  conditions  during  the  past 
month.  "The  average  of  business,"  he  said, 
"is  very  good.  Progressive  dealers  are  show- 
ing their  work  through  demand  for  supplies. 
The  house  chart  tells  the  story  of  the  dealers 
in  this  territory.  The  one  who  wants  work  is 
finding  plenty  of  opportunity  to  entertain  cus- 
tomers. Another  thing:  Canada  has  not  had  a 
decrease  in  the  demand  for  phonographs.  The 
trade  should  bear  this  in  mind.  The  dealers, 
too,  should  take  care  of  their  supplies  for  the 
jobbers  are  having  their  troubles  in  keeping  a 
sufficient  stock." 

The  Phonograph  Co.  has  secured  represen- 
tation   at    Greenville,    Ky.,    through    G.  E. 


Countzler,  and  at  Jackson  Center,  O.,  by  Charles 
Lambert.  Manager  Peterson  is  preparing  to 
take  a  special  carload  of  Middle  West  dealers 
to  the  annual  meeting,  to  be  held  at  New  York 
City  July  12,  13  and  14.  Quite  a  number  have 
already  signified  their  intention  of  making  the 
trip,  which  will  include  a  visit  to  Washington. 

"Trade  for  the  month  showed  a  nice  increase," 
reports  Mr.  Byars.,  Vocalion  manager  at  the 
local  Aeolian  store.  "There  is  no  side-step- 
ping the  fact  that  the  unsettled  condition  of 
the  public  mind,  and  the  President's  plea  to 
economize,  has  caused  retrenchments  in  buying, 
and  the  phonograph  business  will  surely  suffer 
some.  The  only  way  to  meet  this  condition  is 
to  muster  all  your  selling  resources  for  a  big 
offensive.  A  great  Haig  push  at  this  time  will 
beat  down  every  barrier  of  ultra-conservatism 
and  indifference.  <r 

"There  is  no  shortage  of  money;  mills  and 
factories  are  running  night  and  day,  and  while 
food  prices  are  high,  there  is  no  reason  why 
May  should  not  prove  a  big  month  for  our 
business.     Let's  think,  talk  and  live  optimism." 

R.  J.  Whelen,  local  manager  of  the  Colum- 
bia Graphophone  Co.,  said  when  asked  about 
local  conditions,  "Business  in  our  line  during 
the  past  month  was  nothing  out  of  the  ordi- 
nary from  a  retail  standpoint,  butlrom  a  whole- 
sale point  of  view  it  was  excellent.  Of  course, 
undoubtedly  the  war  scare  has  brought  about 
a  condition  whereby  people  are  holding  on  to 
their  money  that  ordinarily  they  would  have  no 
hesitancy  in  spending  for  luxuries  such  as  talk- 
ing machines.  However,  I  believe  that  a  week 
or  two  of  holding  back  will  bring  about  a  re- 
action, and  we  are  looking  forward  to  a  good 
May  business.  The  esoteric  side  of  life  must 
be  taken  care  of,  and  one  of  the  ways  to  satisfy 
this  longing  is  through  the  medium  of  talking 
machines.  The  greatest  falling  off  has  been  in 
machines,  but  the  decrease  in  record  business 


has  been  hardly  perceptible,  the  heavy  demand 
for  patriotic  records  proving  a  big  factor  in  bal- 
ancing sales." 

W.  S.  Givler,  traveling  representative  of  the 
local  Columbia  Graphophone  Co.,  reports  good 
business  throughout  the  Cincinnati  territory, 
and"  dealers  are  placing  orders  preparatory  to  a 
good  summer  trade. 

The  condition  of  "war"  in  this  country  has 
brought  about  a  phenomenal  demand  for  patri- 
otic records,  and  the  floor  salesmen  at  the  local 
Columbia  store  say  that  one  out  of  every  five 
records  sold  now  is  a  patriotic  record.  The 
store  resounds  with  strains  of  the  "Star 
Spangled  Banner"  and  other  favorites  during  all 
the  working  hours. 

The  Fritzsche  Phonograph  Co.  is  troubled  by 
the  prosperity  of  the  country  which  works 
against  the  late  comer  in  the  matter  of  order- 
ing supplies  and  getting  results.  There  has 
been  a  delay  of  this  character,  but  the  officers 
believe  the  situation  will  clear  up  during  the 
coming  month. 

The  Starr  Piano  Co.,  according  to  reports 
from  the  factory  at  Richmond,  Ind.,  is  having 
wonderful  success  with  its  talking  machine.  The 
general  demand  from  all  the  branches  is  causing 
the  officers  some  trouble  in  satisfying  all  de- 
mands. 

The  Welsh-Bennett  Piano  Co.,  a  new  recruit 
in  the  field,  will  shortly  add  a  phonograph  de- 
partment. Indications  point  to  the  Columbia 
line  having  the  right  of  way,  although  this  is 
not  definite  by  any  means. 


NEW  COMPANY  IN  WHEELING 


A  new  company,  of  which  H.  O.  Baer  is  the 
president,  has  been  organized  in  Wheeling,  W. 
Va.,  to  take  over  the  Diamond  Disc  Shop  at  44 
Fourteenth  street,  that  city,  which  has  the  ex- 
clusive agency  for  the  Edison  Diamond  Disc 
phonograph.  J.  C.  Dilts,  from  the  Edison  lab- 
oratories, is  treasurer  and  general  manager  of 
the  company,  and  will  have  direct  charge  of  the 
business. 


Acme  Die-Casting  Process 
Solves  a  Problem  for 
Phonograph  Makers 

Acme  Die-Casting  engineers  have  worked  out  the  prob- 
.  lem  of  producing  tone-arms  that  will  meet  the  specifications 
of  all  manufacturers.   Ideas  and  designs  originated  by  us  have 
been  widely  followed  in  the  trade. 

The  usual  tone-arm  construction  produces  a  sharp  angle 
at  the  inne-r  curve  ,of  the  elbow,  to  permit  withdrawing  the 
steel  cores  in  the  die.  At  the  request  of  Phonograph  experts 
who  wished  a  smooth,  even  tone-chamber,  without  sharp 
angles  we  produced  tone-arms  a  few  examples  of  which  are 
here  illustrated — cut  in  half  to  show  the  construction. 


Acme  Die-Castings  in  Aluminum  or  White  Metal  Alloys 


The  Acme  organization  aims  to  "serve" — to  furnish 
you  with  the  product  you  specify  and  want.  Acme 
Die-Cast  parts  are  smooth,  clean  and  free  from  surface 
imperfections.  There  are  more  Acme  Die-Castings 
used  in  the  Phonograph  trade  than  all  others  combined. 
This  can  only  be  explained  by  the  Merit  of  the  service. 


Acme  Die- 
Bush  Tfermin 


BOSTON— 176  Federal  Street 
PHILADELPHIA— Widener  Building 
DETROIT — 965  Woodward  Avenue 


Accuracy  Guaranteed 


Corporation 

L  and  3d  Ave. 


CHICAGO— 549  Washington  Boulevard 

CANADIAN  DISTRIBUTERS— 

Lyman  Tube  &  Supply  Co.,  Ltd.,  Montreal 


-TRADE  MARK 
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A  Better  Dealer  Proposition 
On  A  Better  Phonograph 


THAT'S  what  the  Manophone  agency  offers  you.    Send  in 
the  coupon  below  and  we  will  prove  it.    You  know  how 
the  public  is  gradually  becoming  educated  to  the  finer  shades 
of  tone  in  music.    Right  there  is  where  the  Manophone  demon- 
strates its  superiority.    Literally,  it  "speaks  for  itself";  for  it  is  in 
truth  The  Music  Master  of  Phonographs. 

And  we  help  you  make  sales.  We're  doing  regular  advertising 
of  a  type  that  arouses  interest  and  brings  inquiries. 

We  Help  You  Turn  These  Inquiries 
Into  Orders 

Manophone  co-operation  is  thorough  and  detailed.  We  realize  that  our 
success  lies  in  building  up  a  satisfied,  enthusiastic  body  of  dealers  who  are 
making  money. 

We  have  many  such  dealers  already — and  we  want  you. 

Send  in  the  Coupon — 
No  Obligation  Involved 

Just  fill  out  and  mail  the  coupon  today.  Get  our  1917  offer.  Judge  for 
yourself  whether  it  isn't  the  best  opportunity  in  the  talking  machine  field 
today  to  build  up  a  permanent,  profitable  business. 

Manophone  Corporation 


DETROIT  DISPLAY  PARLOR 
84  BROADWAY 


ADRIAN,  MICHIGAN 

Address  all  communications  to  Executive  Offices  at  Adrian,  Michigan 


Zffiere'j  a  ^gn&fefione  /or  (Sverp  Ufome 


MANOPHONE  CORPORATION, 

Dept.  TW,  Adrian,  Michigan. 

Gentlemen : 

Please  send  me  your  1917  Dealer  proposition.  I  am  interested 
but  this  request  places  me  under  no  obligation  whatever. 


NAME  

ADDRESS 
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GREAT  DEMAND  FOR  PATRIOTIC  RECORDS  IN  BUFFALO 

Is  One  of  the  Outstanding  Features  of  Present-Day  Trade— Look  for  a  Continuance  of  Busy  Times 
— Goold  Bros.'  Formal  Opening— Some  News  of  the  Men  Who  Are  Doing  Things 

Buffalo,  N.  Y.,  May  7 


-An  extraordinary  de- 
mand for  patriotic  records  is  the  outstanding 
feature  of  the  talking  machine  trade  this 
month.  The  call  for  records  that  reflect  the 
spirit  of  these  stirring  times  is  far  greater  than 
the  supply.  The  standard,  national  airs  are 
preferred  to  the  popular,  nondescript  kind  some- 
times heard  on  the  vaudeville  and  burlesque 
stage. 

Talking  machine  dealers  are  delighted  with 
the  bright  prospects  for  an  industrial  boom 
here  this  year.  Millions  of  dollars  will  be  spent 
by  the  railroads  and  manufacturing  concerns  for 
improvements.  Two  million  dollars  or  more  are 
likely  to  be  expended  at  Tonawanda  for  a  barge 
canal  lock.  About  three  hundred  new  homes 
will  be  erected  in  Lockport  this  summer.  The 
dealers  conclude  that  their  trade  will  keep  pace 
with  all  this  industrial  growth,  which  promises 
to  increase  as  the  months  advance. 

"Have  you  any  'Plant  Your  Garden'  records?" 
was  the  unique  question  which  a  woman  asked  a 
local  dealer.  She  wanted  to  get  an  enlivening 
address  of  some  kind  or  even  a  poem  or  a  so'ng 
that  she  could  use  to  enthuse  her  family  and 
neighbors  on  the  paramount  question  of  the 
hour — patriotic  gardening.  She  seemed  sur- 
prised and  disappointed  when  she  didn't  procure 
such  a  record. 

W.  Zuchlewski,  a  jeweler,  who  handles  the 
Columbia  line,  has  opened  a  new  store  at  59 
Military  road.  This  dealer  and  his  son  spend 
several  hours  each  week  in  canvassing  the 
many  factory  workers  in  his  district. 

J.  H.  Hackenheimer,  secretary  of  C.  Kurtz- 
mann  &  Co.,  recently  spent  a  few  days  witli 
his  family  at  Washington,  D.  C,  and  Old  Point 
Comfort,  Va,  The  Kurtzmann  Co.  handles  Vic- 
trolas. 

Buffalo  Italians  will  go  to  New  York  to  in- 
vite Caruso  and  Mine.  Tetrazzini  to  visit  the 
American  Allied  Bazaar  to  open  here  late  this 
month  for  the  benefit  of  the  Red  Cross.  Deal- 
ers say  that  the  sale  of  the  records  of  these 
famous  singers  would  be  stimulated  in  Buffalo 
if  the  celebrities  come  to  town. 

The  Wurlitzer  Co.,  of  Martinsville  N.  Y., 
will  conduct  an  aggressive  campaign  of  patri- 
otic gardening  this  summer.  Every  available 
acre  of  land  owned  by  the  company  will  be 
planted. 

W.  F.  Gould,  a  Victrola  dealer,  is  an  active 
member  of  the  Elk  Street  Business  Men's  As- 
sociation. Park,  street  car  and  other  improve- 
ments are  sought  by  the  organization. 

W.  D.  and  C.  N.  Andrews  have  received  sev- 
eral of  the  new  style  of  Victrolas,  XIV,  priced 
at  $150,  which  model  is  meeting  the  approval  of 
the  dealers  and  the  buying  public,  judging  from 
the  increasing  demand  for  these  styles. 

"We  are  receiving  a  better  supply  of  Vic- 
trolas of  all  styles,"  said  Mr.  Andrews.  "There 
is  a  tremendous  demand  for  patriotic  records 


and  we  find  it  most  difficult  to  get  enough  of 
them.  We  are  waiting  for  a  special  record  of 
'The  Star  Spangled  Banner,'  by  John  McCor- 
mack  and  a  male  chorus.  The  advance  orders 
for  this  record  are  very  heavy." 

Laurens  Enos,  of  Bricka  &  Enos,  who  sell  the 
New  Edison,  is  a  member  of  the  retail  mer- 
chants' committee  that  is  raising  funds  for  a 
Red  Cross  base  hospital  for  this  city. 

Charles  J.  Hereth,  an  Edison  dealer  at  397 
Genesee  street,  recently  celebrated  his  tenth 
year  in  business.  -  His  assistant,  Miss  Eleanor 
Koller,  has  to  her  credit  many  substantial  sales 
of  this  line. 

Among  the  aggressive  workers  in  the  Talk- 
ing Machine  Dealers'  Association  of  Buffalo  is 
W.  J.  Brujehl,  of  Neal,  Clark  &  Neal's.  Mr. 
Bruehl  has  the  faculty  of  inspiring  enthusiasm 
among  the  members.  Although  he  has  retired 
as  secretary,  he  will  continue  to  take  an  active 
part  in  the  affairs  of  the  association.  Patriotic 
records  are  a  strong  feature  at  Neal,  Clark  & 
Neal's. 

Talking  machine  dealers  complain  that  they 
are  being  annoyed  by  many  fakers  who  claim 
they  are  working  on  benefits  and  various  other 
schemes  for  war  sufferers.  The  Buffalo  Cham- 
ber of  Commerce,  in  which  several  of  the  dealers 
are  represented,  has  already  exposed  some  of 
these  frauds. 

Robert  L.  Loud,  a  Victrola  dealer,  appeared 
on  the  program  at  the  recent  Press  Club  Frolic 
at  the  Majestic  Theatre.  He  gave  piano  selec- 
tions over  which  the  news  writers  and  their 
friends  enthused.  Mr.  Loud  recently  used  this 
bit  of  philosophy:  "One  does  not  'look'  at 
music.  He  'listens'  to  it.  McCorniack  sings 
at  Elmwood  Music  Hall.  Go  there  if  you  want 
to  'see'  him  sing — but  if  you  want  to  'hear'  him 
get  one  of  Loud's  Victrolas  and  a  selection  of 
McCormack's  records." 

A.  J.  Blatz  is  meeting  with  success  as  mana- 
ger of  the  Buffalo  Record  Exchange  at  52  West 
Chippewa  street. 

William  H.  Daniels,  head  of  Denton,  Cottier 
&  Daniels,  who  have  a  large  Victrola  depart- 
ment, is  a  member  of  the  executive  committee 
in  charge  of  the  ninth  May  Music  Festival  to 
be  given  at  Elmwood  Music  Hall  May  17  to  19 
under  the  auspices  of  the  Philharmonic  Society 
of  Buffalo.  C.  H.  Heineke  and  F.  N.  Farrar  are 
the  live  young  men  in  charge  of  the  Victrola 
section  at  Denton's.  John  McCormack  recently 
visited  this  store  and  listened  to  his  latest  suc- 
cesses on  Victor  records. 

Edward  Hengerer,  a  former  Buffalonian,  has 
been  appointed  president  of  the  William  Hen- 
gerer Co.,  which  has  an  up-to-date  Victrola  de- 
partment. 

Talking  machine  dealers  approve  the  action 
of  the  Buffalo  Retail  Merchants'  Association  in 
trying  to  prevent  turning  of  the  principal  down- 
town business  streets   into  a  midway  during 


national  conventions,  such  as  the  Shriners'  Con- 
clave held  here  last  summer.  The  merchants 
claim  that  their  trade  is  injured  by  the  pande- 
monium raised  by  the  showmen  and  venders, 
and  a  very  proper  cause  of  complaint  it  is. 

Goold  Bros.,  who  sell  Victrolas,  recently  held 
the  formal  opening  of  their  improved  store  at 
Main  and  Utica  streets.  Special  floral  decora- 
tions and  music  were  a  feature.  Two  thousand 
customers  and  friends  of  the  firm  received  in- 
vitations to  be  present  at  the  opening,  so  that 
the  attendance  was  heavy.  The  visitors  were 
greeted  by  T.  A.  Goold  and  George  A.  Goold, 
members  of  the  firm. 

Winegar,  Lindsay  &  Seales,  who  sell  the  Co- 
lumbia and  Starr  talking  machines,  have  em- 
bellished their  large  Main  street  show  window 
with  an  attractive  red,  white  and  blue  back- 
ground, American  flags  and  cut  flowers,  which 
attracts  the  attention  of  passersby. 


BUFFALO  DEALERS  ELECT  OFFICERS 


W.  F.  Gould  Named  as  Head  of  Association  for 
Coming  Year — Agree  to  Maintain  Prices — 
Dealers  Make  Donations  to  the  Red  Cross 


Buffalo,  N.  Y.,  May  5. — The  annual  meeting 
of  the  Talking  Machine  Dealers'  Association  of 
Buffalo  was  held  in  the  grill  rooms  of  the  Hotel 
Statler  April  19,  when  the  following  officers 
were  elected  for  the  ensuing  year:  W.  F.  Gould, 
president;  Audley  M.  Biesinger,  vice-president; 
C.  E.  Emens,  secretary,  and  H.  G.  Town, 
treasurer. 

A  motion  by  Robert  L.  Loud,  seconded  by 
Mr.  Schwegler,  that  the  Victor  talking  machine 
dealers  of  Buffalo  go  on  record  as  having  agreed 
to  maintain  Victor  list  prices  as  heretofore,  re- 
gardless of  any  ruling  handed  down  by  the 
United  States  Supreme  Court  permitting  them  to 
deviate  from  the  list  prices,  and  advise  the  fac- 
tory to  that  effect,  was  unanimously  adopted. 

In  commenting  on  the  meeting  W.  J.  Bruehl, 
retiring  secretary  of  the  association,  who  re- 
ported the  session,  said  to  a  representative  of 
The  Talking  Machine  World: 

"We  had  the  honor  and  pleasure  of  having 
with  us  at  our  meeting  I.  C.  Hudson,  manager 
of  the  J.  N.  Adam  Co.  The  association  as  a 
body  was  very  glad  to  hear  Mr.  Hudson  ex- 
press his  friendliness,  good  wishes  and  a  desire 
to  co-operate  with  the  Talking  Machine  Dealers' 
Association  of  Buffalo.  Mr.  Hudson,  who  is  a 
member  of  the  Board  in  connection  with  the 
Red  Cross  Base  Hospital  in  Buffalo,  gave  us 
a  very  interesting  talk  in  connection  with  what 
is  required  for  a  base  hospital,  what'  a  base 
hospital  really  is  and  the  duties  of  a  base 
hospital  after  it  has  been  established. 

"Mr.  Hudson's  talk  appealed  to  the  patriotism 
of  the  members  of  our  Association  so. strongly 
that  it  resulted  in  the  talking  machine  dealers 
agreeing  to  donate  a  bed  costing  $56  for  the 
hospital.  Twenty-one  dollars  of  this  amount 
was  donated  at  the  meeting,  the  balance  being 
pledged." 


WAR 


WAR 


WAR 


In  times  of  war  or  peace  we  are  prepared  to  give  the 

Greatest  Service  Possible 

The  dealer  should  now  prepare  for  the  good  business  ahead.  Canada  with  her  great  war 
burden  was  never  in.  a  better  state  of  prosperity  than  now.  She  is  demanding  Victrolas 
and  records  far  in  excess  of  the  supply.  Business  will  be  good.  Don't 
think  otherwise  and  it  will  be  good  if  you  use  Andrews  Service. 

W.  E>.  &  C.  N.  ANDREWS,  Buffalo,  N.  Y. 
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WHAT  "PESSIMISTIC  PETE"  AND  ^'OPTIMISTIC  BILL"  SAY 

About  the  General  Situation  Is  Most  Pertinent  to  Present-Day  Conditions — Timely  Contribution 
by  a  World  Reader  Who  Significantly  Asks  "Are  You  Optimistic  Bill?" 

Pessimistic  Pete  Says : 


"Business  is  rotten!  My  customers  only  stop 
here  when  they  have  nothing  else  to  do,  and 
they  are  a  fairly  busy  lot.  One  woman  came 
in  here  yesterday  and  asked  to  hear  a  couple 
of  the  latest  records,  and  after  I  had  played 
the  whole  month's  list  to  her,  she  got  up  say- 
ing: 'Thank  you,  ever  so  much,  it  has  been 
ever  so  interesting,  but  it  has  stopped  raining 
now  and  I  really  must  get  on  with  my  shop- 
ping.' Stopped  raining!  Bah!  Probably  she 
will  go  past  here  every  day  and  never  stop  in 
again.    And  then  you  ask,  'How  is  business?' 

"What's  that,  do  I  make  window  displays? 
Of  course  not.  Do  you  think  I  have  money  to 
throw  away  putting  trumpery  pictures  and 
statues  in  my  window.  You  must  think  I'm  a 
millionaire.  What's  that,  they're  not  expensive? 
I  know  that,  but  they  are  not  worth  what  they 
cost.  You  say  they  catch  the  eye  of  a  casual 
passerby  who  had  had  no  intention  of  buying  a 
talking  machine  or  records  until  he  saw  it.  Yes, 
so  do  the  signs.  If  it  hadn't  been  for  my  sign 
that  woman  wouldn't  have  come  in  here  yes- 
terday when  she  had  no  intention  of  buying 
and  wasted  my  time.  Whit's  that,  why  didn't 
I  at  least  get  her  name  and  address  for  my 
mailing  list?  There  you  go  again  with  your 
absurd  advertising  schemes.  None  of  them  pay, 
I  tell  you;  they  are  only  a  waste  of  time.  People 
only  buy  records  when  they  start  out  from  home 
with  the  intention  of  doing  so,  not  on  the  spur 
of  the  moment.  I  ought  to  know;  didn't  I 
waste  a  whole  afternoon  with  that  woman  yes- 
terday. 

"What's  that?  'Think  of  the  publicity  it  will 
give  me  when  she  tells  her  friends  about  her 
afternoon.'  You  listen  to  me:  About  all  she'll 
tell  her  friends  is  this:  'Oh,  girls,  sometime 
when  you  have  nothing  to  do  you  ought  to  go 
up  to  Blank's  talking  machine  shop  and  have 


him  play  some  of  those  brand  new  records  to 
you.  They're  the  sweetest  things  and  Mr. 
Blank  is  so  charming  about  it;  he  never  breathes 
a  word  about  what  a  fine  record  this  one  is 
or  how  well  this  talking  machine  would  look 
with  that  furniture  or  anything  at  all  to  make 
you  think  he  wants  you  to  buy  one.  Why,  I 
spent  a  whole  afternoon  there  the  other  day 
and  he  never  suggested  a  single  record  to  me 
to  buy.'  Bah!  The  afternoon  was  all  she  did 
spend. 

"What's  that,  the  woman's  afternoon  is  bound 
to  bring  some  customers  to  the  store  from 
among  her  friends?  Pish!  Tush!  How  often 
must  I  tell  you  that  the  age  of  miracles  is  past. 
You  can't  tell  me  about  the  value  of  window 
display  and  advertising.  I  know  better.  It's 
all  buncombe. 

"What's  that?  Is  there  anything  better  in 
sight?  No,  as  I  said  before,  business  is  rotten!" 

Are  You  Pessimistic  Pete? 

Optimistic  Bill  Says : 

"Come  in,  have  a  chair  and  stay  a  while. 
How's  business?  Fine,  my  boy,  fine.  I've  been 
in  the  game  a  good  many  years  and  can  honestly 
say  I've  never  seen  it  better.  I  had  to  increase 
the  staff  three  times  in  the  last  six  months.  I 
guess  that  shows  business,  eh! 

"To  what  do  I  attribute  my  growth?-  Why 
to  progressive  advertising,  first,  last  and  all  the 
time.  By  the  way,  what  did  you  think  of 
that  window  display  of  mine.  I  thought  you 
would  say  that.  Something  like  nine  out  of  ten 
of  my  customers  have  told  me  that  they  had 
come  in  solely  because  of  that  display.  Well, 
yes,  it  did  cost  quite  a  bit,  but  my  increased 
business  has  paid  for  it  in  one  week  ten  times 
over. 

"While  we  are  discussing  the  subject  of  ad- 
vertising, what  do  you  think  of  the  mailing 
list  system.     Yes,   I   have   found   exactly  the 


same  conditions  prevail  here.  I  have  a  mailing 
list  of  nearly  three  thousand  and  there  is  scarce- 
ly a  month  passes  that  I  don't  sell  at  least  a 
package  of  needles  to  every  one  of  those  cus- 
tomers. I  find  the  customer  likes  to  be  re- 
membered in  this  way.  It  sort  of  tickles  his 
fancy  to  be  included  in  the  regular  mailing  list 
and  he  will  make  at  least  one  purchase  a  month 
so  that  he  won't  be  forgotten. 

"Now  that  woman  over  there  who  just  left 
after  listening  to  about  fifty  records  and  tak- 
ing one  clerk's  entire  time  for  two  hours  would 
-look  at  first  blush  like  a  dead  loss  to  us  both 
in  time  and  money.  That,  however,  is  the  very 
point  at  which  most  companies  fall  down.  Now 
we  have  a  firm  rule  that  the  name  and  address 
of  every  new  customer  be  taken  and  when  they 
come  again  the  same  clerk  will  manage  to  wait 
on  them,  calling  them  by  name.  It's  a  great 
little  scheme,  based  entirely  on  the  vanity  of 
man,  but  it  works.  The  size  of  the  business 
will  show  you  it  works.  Then  again,  that  cus- 
tomer is  going  out  and  tell  all  his  or  her  friends 
that  the  store  of  all  in  which  to  get  talking  ma- 
chines and  records  is  the  Optimistic  Phono- 
graph Shop,  where  you  are  given  the  best  of 
personal  service  and  given  it  promptly.  Now 
you  see  the  point,  don't  you? 

"Is  business  likely  to  keep  on  growing  in  this 
way?  I  should  say  it  is!  This  business  is 
limited  only  by  the  amount  of  energy  and  push 
the  dealer  puts  into  it.  There  is  no  man  yet 
who  has  dared  to  predict  the  maximum  of  sales 
possible  and  as  long  as  the  dealers  are  willing 
to  advertise  and  carry  through  a  system  of 
prompt,  courteous  attention  to  all  customers, 
whether  they  wish  a  package  of  needles  or  a 
thousand  dollar  phonograph  the  business  is  go- 
ing to  continue  to  grow  and  spread  in  its  scope 
to  cover  fields  undreamed  of  at  the  present 
moment. 

"Is  business  good?  Yes,  and  will  continue 
to  be  better  and  better  for  some  years  to 
come." 

Are  You  Optimistic  Bill? 


(PATENTED) 


We  Can  Prove 

THE  MAGNETIC 
REPRODUCER 

Is^the  last  word  in  reproducers  for  talking  machines. 
Has  volume,  tone  and  clear  enunciation,  is  inde- 
structible. Plays  all  makes  of  records  and  can  be 
used  on  any  phonograph. 

Another  Exclusive  Feature 

These  sound  boxes  can  be  furnished  with  either  mica  or  our 
patented  composition  diaphragm  which  is  the  peer  of  mica  in 
its  reproducing  qualities. 

Samples  to  Manufacturers  on  Request 

{with  either  mica  or  composition  diaphragm ) 


PARR  MANUFACTURING  CO.  1  u^Tvs^RE 
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UNIVERSAL  CUT 

f  merson  Record?  can  be  played  on  all  phonographs,  only 
one  hill  and  dale  machine  requiring  an  attachment. 

Ernereon  Recordy  are  "hill-and-dale"  and  "zig-zag"  cuts  made  into  one. 
The  invention  of  this  double  reproduction  process  was  Victor  H.  Emerson's 
and  is  owned  exclusively  by  the  ftnerson  Phonograph  Company^ 

Consider  the  superior  usefulness  of  Fmereon  RecPKdy — all  types  thrown 
into  one — ready  for  any  machine — to  play  for  everybody — anywhere. 

No  attachments,  no  fussing,  no  spoiling  machine  or  records. 

That's  why  Tmerson  RecPKdy  sell. 


SEVEN 
INCH 

FOUR  STAR  RECORDS 

7165  Redhead  (Burt  Green).    Character  song. 

Burt  Green  at  the  piano ....  Irene  Franklin 
Somewhere  in  Delaware  (Robinson-Har- 
ris).   Tenor  and  baritone  duet,  orch. 

accomp  Collins  and  Harlan 

7171  No  News,  or  What  Killed  the  Dog.  Orig- 
inal humorous  monologue  Nat  Wills 

The  Tale  of  the  Coat.     Humorous  dia- 
logue  Browning  and  Hughes 

7158  Brighten   the   Corner.  Where   You  Are 
(Ogdon-Gabriel).    Baritone  solo,  orch. 

accomp  Homer  A.  Rodeheaver 

A    Rainbow    on    the    Clouds  (Hewitt- 
Gabriel).    Baritone  solo,  orch.  accomp., 

Homer  A.  Rodeheaver 
7177  U.  S.  Army  Bugle  Calls — Including  First 
Call,  Reveille,  Adjutant's  Call,  Assem- 
bly. Retreat,  Taps, 

U.  S.  Marine  Corps  Buglers,  from 
Marine  Barracks,  Brooklyn  Navy  Yard 
U.  S.  Navy  Bugle  Calls — Including  Gen- 
eral, Quarters,  Secure,  Dismiss,  Muster 
Boat's  Crew,  Hammocks,  Swimming 
Call,  Man  Overboard,  Full  Guard  and 
Band.  Boat  Calls,  Cutters,  Barges, 

U.    S.    Marine    Corps    Buglers,  from 
Marine  Barracks,  Brooklyn  Navy  Yard 
TIMELY  PATRIOTIC  SELECTIONS 
7175  American  Jubilee — Fox-trot    (Edw.  B. 
Claypoole).    Patriotic  Rag, 

Emerson  Military  Band 
All  American  March  (Zamecnick), 

Emerson  Military  Band 
7160  Tenting  on  the  Old  Camp  Ground  (Wal- 
ter  Kittredge).     Vocal  quartet,  bugle 

effects  by  cornet  Peerless  Quartet 

Yale  Medley — Introducing  "Yale  Boola" 
and  "Here's  to  Good  Old  Yale."  Vocal 

quartet   Century  Male  Quartet 

7164  Echoes    from    the    South — Fantasia  of 
Southern    Melodies    (Arr.    by  Hugo 
Riesenf eld) ..  Emerson  Symphony  Orchestra 
Hearts  and  Flowers — Intermezzo  (Theo. 
M.  Tobani)  ..Emerson  Symphony  Orchestra 


JUNE  f:mereon  Records 

DANCE  HITS  OF  THE  MONTH 

7173  Saxophone   Sobs-^-Fox-trot    (Ernie  Erd- 

man)  Emerson  Symphony  Orchestra 

Allah's  Holiday — Fox-trot  (Rudolph 
Friml).  From  "Katinka,"  at  the  Lyric 
Theatre,  New  York, 

Emerson  Symphony  Orchestra 

7161  Down  Home  Rag — One-step  (Wilbur  S. 

Sweatman).    Clarinet  solo,  accomp.  by 
M.  Franklin's  String  Trio, 

Wilbur  S.  Sweatman 
Chicken  Walk — Eccentric  Fox-trot  (Tom 
Brown,  of  the  Six  Brown  Brothers), 

Emerson  Symphony  Orchestra 

7162  Down  Honolulu  Way — Fox-trot  (Demp- 

sey-Burtnett-Burke), 

Ban  Toe  Wallace's  Dance  Orchestra 
Rooster  Rag — Fox-trot  (Muriel  Pollock), 

Emerson  Symphony  Orchestra 
LATEST  POPULAR  SONGS 
7159  I  Never  Knew   (Earl   Carroll).  From 
"Canary  Cottage."    At  Morosco  Thea- 
tre,   New    York.     Tenor    solo,  orch 

accomp  William  Sloane 

Gypsy  Love  Song — "Slumber  On,  My 
Little  Gypsy  Sweetheart."  From  "The 
Fortune  Teller"  (Victor  Herbert).  Bass 
solo,  orch.  accomp  Franklin  Careau 

7163  Cross  My  Heart  (And  Hope  to  Die)  (H. 

Von   Tilzer).     Character   song,  orch. 

accomp  Ada  Jones 

The  Whole  World  Comes  from  Dixie 
(When  They  Play  That  Dixie  Tune) 
(Jas.  F.  Hanley).  Baritone  solo,  orch. 
accomp  Arthur  Collins 

7166  When  Rosie  Riccoola  Do  the  Hoola  Ma 
Boola  .(She's  a  Hit  in  Little  Italy) 
(Sterling-Lange).  Character  song,  orch. 

accomp  George  Thompson 

The  Cute  Little  Wigglin'  Dance 
(Creamer-Layton).  Comic  song,  orch. 
accomp  Arthur  Collins 

7168  Patrick  Henry  Must  Have  Been  a  Mar- 
ried Man  (Earl  Carroll).  Character 
song,  orch.  accomp.  .  .•  Ben  Linn 


DOUBLE 
DISCS 

Just  the  Kind  of  a  Girl  (You'd  Like  to 
Make  Your  Wife)   (Von  Tilzer-Klein). 
Character  song,  piano  accomp.  Sylvia  Jason" 
7176  There's    a    Long,    Long    Trail  (Elliott- 
King).    Tenor  solo,  orch.  accomp., 

Henry  Burr 
Mammy's  Little  Coal  Black  Rose  (Rich- 
ard Whiting).    Tenor  solo,  accomp.  by 
piano,  'cello  and  violin ...  .Vernon  Dalhart 


STANDARD  VOCAL  SELECTIONS 
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7167 


Marseillaise  (Rouget  De  LTsle) — Na- 
tional Hymn  of  France.    Baritone  solo, 

orch.  accomp  Desire  De  Frere 

O  Sole  Mio  (My  Sunshine)  (E.  di 
Capua).  Neapolitan  folk  song.  Tenor 
solo,  in  Italian,  orch.  accomp.  .  .Toto  Cam^i 
E  Lucevan  Le  Stelle  (The  Stars  Were 
Shining)  (Puccini).  Aria  from  Act 
III   of   "Tosca."     Tenor   solo,  orch. 

accomp  Paul  Tuzzo 

Vesti  La  Giubba  (On  with  the  Play), 
From  Act  I  of  Pagliacci  (Leoncavallo). 
Tenor  solo,  in  Italian,  orch.  accomp., 

Chas.  Morati 
7170  It's    Always    Fair    Weather  (Bullard). 

Baritone  solo,  orch.  accomp. Royal  Dadman 
Last  Rose  of  Summer  (Thomas  Moore). 
Soprano  solo,  orch.  accomp. .  .Laura  Combs 
7174  Li'l  Gal  (J.  Rosamond  Johnson).  Tenor 
solo,  accomp.  by  piano,  'cello  and  vio- 
lin  Vernon  Dalhart 

Deep  River  (Negro  Melody)  (Adapted 
by  A.  Bergh.  Tenor  solo,  accomp.  by 
Piano.  'Cello  and  Violin ..  Vernon  Dalhart 

COMIC  SELECTIONS 

7156  Night  Time  in  Little  Italy  (Fred  Fisher). 
Comic  duet,  orch.  accomp., 

Collins  and  Harlan 
Burlesque  Opera   (Fred  Fisher).  Comic 

duet,  orch.  accomp  Collins  and  Harlan 

7169  All  Aboard  for  the  County  Fair— Part  I. 
All  Aboard  for  the  County  Fair — Part  II. 
Comic  sketch, 

Harlan  Knight,  Porter,  Girard,  Byron  Harlan 


Emereon  Phonoftttph  Company^ 


Dept.  C 


3  West  35th  Street 


BOSTON  BRANCH 

453  Washington  Street 


SAN  FRANCISCO  BRANCH 
681  Market  Street 


New  York 

CHICAGO  BRANCH 
7  E.  Jackson  Boulevard 


Emereon  Phonifflaph  Company^ 

Dept.  C,  3  West  35th  Street.  New  York 

Gentlemen : 

Kindly  send  me  at  once  complete  list 
of  new  Emerson  Hits  and  full  details 
of  your  proposition. 

Name  

City   

State   .'   
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Judging  from  the  tremendous  sales  of 
Casals  and  Seagle  Records  that  have  al- 
ready been  made,  the  announcement  of 
their  new  recordings  in  the  June  Columbia 
list  will  be  particularly  gratifying  to 
Columbia  dealers. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

Woolwortb  Building,  New  York 


HANDLED  BY  WELL=KNOWN  HOUSES 

Record  Filing  Device  Made  by  Ready  File  Co. 
Grows  in  Trade  Favor 


Indianapolis,  Ind.,  May  6. — The  Ready  File  Co., 
of  this  city,  reports  remarkable  progress  for  the 
record  filing  device  which  they  are  making  for 
use  in  Victrolas.  Although  in  the  field  only 
three  months,  this  new  company  was  so  rushed 
with  business  that  it  was  necessary  to  move  to 
new  and  larger  quarters  in  213-15  Castle  Hall 
Building. 

The  Eastern  representative,  F.  R.  Robinson, 
reports  the  Ready  File  has  been  meeting  with 
much  favor  in  the  course  of  his  traveling  around 
the  Eastern  section  of  the  country.  Indeed,  it 
is  an  open  secret  that  the  Ready  File  Co.  con- 
templates opening  a  branch  office  in  New  York 
with  the  purpose  of  giving  more  efficient  service 
to  the  rapidly  growing  Eastern  trade. 

The  Ready  File  device  is  made  for  use  in 
Victrola  cabinet  machines  and  is  also  custom 
built  to  fit  machines  of  any  other  manufacturers 
making  arrangements  with  the  Ready  File  Co. 

Among  the  distributors  who  are  now  actively 
handling  the  Ready  File  device  are  Eclipse 
Musical  Co.,  Cleveland,  O.;  W.  D.  &  C.  N. 
Andrews,  Buffalo  and  Syracuse,  N.  Y.;  E.  J. 
Chapman,  Rochester,  N.  Y.;  Collister  &  Sayle 
Co.,  Cleveland,  O.;  Hext  Music  Co.,  Denver, 
Colo.;  American  Phonograph  Co.,  Burlington, 
Vt.;  John  Elliott  Clark,  Salt  Lake  City,  Utah; 
Musical  Instruments  Sales  Co.,  New"  York  City; 


Chas.  H.  Ditson  &  Co.,  New  York;  Landay  Bros., 
Inc.,  New  York  City;  Eastern  Talking  Machine 
Co.,  Boston,  Mass.;  Henry  Horton,  New  Haven, 
Conn.;  Whitney  &  Currier  Co.,  Toledo,  O.;  Talk- 
ing Machine  Co.,  Birmingham,  Ala.;  Blackman 
Talking  Machine  Co.,  New  York  City;  W.  H. 
Buescher  &  Sons  Co.,  Cleveland,  O.;  Perry  B. 
Whitsit  Co.,  Columbus,  O.;  John  Wanamaker, 
Philadelphia,  Pa.;  Knight-Campbell  Music  Co., 
Denver,  Colo. 


NAT  M.  WILLSWITH  EMERSON 

Nat  M.  Wills,  one  of  the  most  popular  come- 
dians on  the  stage  to-day,  has  joined  the  recordT 
ing  forces  of  the  Emerson  Phonograph  Co., 
New  York,  and  his  first  contribution  to  the 
Emerson  library  is  the  story  he  has  made  pop- 
ular all  over  the  country,  "No  News  or  What 
Killed  the  Dog."  Several  other  popular  selec- 
tions will  also  be  included  in  his  Emerson  rec- 
ords, which  will  be  featured  shortly. 

Nat  Wills  has  had  an  extensive  career  in  mu- 
sical comedy  and  vaudeville,  and  is  always  heard 
with  genuine  enjoyment  on  the  part  of  his 
audience. 


INCORPORATED 

A  certificate  of  incorporation  was  issued  last 
week  to  the  International  Phonograph  Corp., 
for  the  purpose  of  manufacturing  talking  ma- 
chines. The  capitalization  of  the  firm  is  $1,500,- 
000;  the  incorporators,  Paul  A.  Zizelman,  Wm. 
C.  Griffith  and  Ernest  H.  Greenwood,  New  York. 


Notice  to  Victor  Jobbers  and  Talking  Machine  Manufacturers 


You  will  be  glad  to  know  that  we  are  in  a  position  to  furnish  you  with  the  "Best  Record  Album,"  contain- 
ing Famous  Heavy  Green  Bristol  Paper  Envelopes  the  same  as  we  have  been  using  for  the  last  ten  years. 

Despite  the  shortage  of  dyes,  green  paper  and  silk  cloth  you  can 
secure  our  patent  album  made  of  the  highest  grade  materials. 

Why  bay  an  Album  of  inferior  make  when  you  can  buy  the  best  Album  on  the  market  for  the  same  price  ? 


103  Broadway 
Brooklyn,  N.  Y. 


THE  BOSTON  BOOK  CO.,  Inc. 


Chicago  Office: 
1470  So. Michigan  Ave. 


SPLENDID  SALES  TOTAL 

Made  by  Local  Wholesale  Sales  Division  in 
Contest  Inaugurated  by  Columbia  Co.'s  Trade 
Promotion  Department — J.  A.  Johnson  Heads 
the  List — Next  Four  Successful  Contestants 


John  A.  Johnson,  a  member  of  the  sales  staff 
of  the  local  wholesale  division  of  the  Columbia 
Graphophone  Co.,  was 
the  winner  of  the  con- 
test that  was  inaugurated 
recently  by  the  com- 
pany's trade  promotion 
department.  Every  mem- 
ber of  the  Columbia 
wholesale  organization 
participated  in  this  con- 
test, which  was  based  on 
the  comparative  show- 
ings made  by  the  sales- 
men in  March  of  this 
year  as  compared  with 
March,  1916.  Mr.  John- 
John  A.  Johnson  son's  sales  totals  for 
March  showed  a  remarkable  gain  over  the  cor- 
responding month  last  year  and  he  well  de- 
served the  prize  which  he  received — a  pair  of 
diamond  studded  cuff  links. 

Prizes  were  also  awarded  to  the  next  four 
successful  contestants,  who  were  as  follows: 
Second  prize,  W.  S.  Townsend,  Boston,  Mass.; 
third  prize,  J.  J.  Bennett,  St.  Louis,  Mo.;  fourth 
prize,  J.  Kaliski,  New  Orleans,  La.;  fifth  prize, 
S.  W.  Lukas,  Pittsburgh,  Pa.  These  winners 
were  allowed  their  choice  of  14-karat  gold  cuff 
links  or  a  14-karat  gold  scarf  pin. 

Mr.  Johnson's  victory  in  this  contest  is  all  the 
more  impressive  in  view  of  the  fact  that  he  was 
recently  a  winner  in  the  contest  which  was  held 
among  the  Columbia  wholesale  men  for  the  ten 
best  ideas  submitted  by  the  members  of  the 
various  staffs. 


4CRIP=N"  FILE  EFFICIENCY 


Rochester,  N.  Y.,  May  6. — Under  the  heading 
"Efficiency"  the  Post-Express,  of  this  city,  re- 
cently carried  an  interesting  article  describing 
the  "Crip-N"  record  file,  which  was  invented  by 
Arthur  J.  Crippen,  of  this  city,  and  is  being 
marketed  by  the  Crippen-Rase  Co.,  77  South 
avenue.  This  article  called  attention  to  the  fact 
that  with  the  wonderful  progress  made  in  the 
talking  machine  industry  there  arose  an  im- 
portant problem  of  finding  the  proper  means  of 
preserving  the  records  and  at  the  same  time 
have  them  always  ready  for  instant  service.  The 
article  then  referred  to  the  "Crip-N"  system 
as  embodying  all  the  necessary  requisites  of  the 
successful  record  file  and  commented  upon  the 
fact  that  it  is  now  being  sold  by  representative 
talking  machine  dealers  throughout  the  country. 


John  Williams,  of  Fall  River,  Mass.,  has 
opened  Victor  headquarters  at  96  Pleasant 
street,  where  he  has  a  very  attractively  ar- 
ranged establishment. 
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NEW  ENTRANT  IN  PHONOGRAPH  FIELD   EMERSON  RECORDS  BY  RODEHEAVER 


Collins  R.  Stevens,  Prominent  Organ  Manufac- 
turer of  Marietta,  O.,  Now  Devoting  Plant 
to  Production  of  the  Alethetone 


Marietta,  O.,  May  4.— One  of  the  latest  en- 
trants into  the  phonograph  field  in  this  country 
is  Collins  R.  Stevens,  well 
known  throughout  the 
music  trade  as  sole  owner 
of  the  Stevens  Organ  & 
Piano  Co.,  which  has  been 
doing  business  here  since 
1888.  Mr.  Stevens  has  re- 
cently placed  on  the  mar- 
ket the  Alethetone,  a  new 
phonograph  built  after  his 
own  design,  and  which  is 
the  result  of  over  a  year 
C.  R.  Stevens  Gf  careful  study  and  ex- 
periment. The  name  was  chosen  with  the  as- 
sistance of  the  ancient  Greeks,  who  called  the 
nearest  approach  we  have  to  the  violin  "Alethes- 
tonos,"  meaning  true  tone.  "In  planning  to 
build  phonographs,"  declared  Mr.  Stevens^,  "I 
recognized  that  70  per  cent,  of  the  value  of  re- 
produced music  lies  in  the  record  and  IS  per 
cent,  in  the  sound  box.  The  absence  or  inclu- 
sion of  the  other  15  per  cent,  of  quality  makes 
a  difference  between  the  ordinary  and  the  excel- 
lent. We  have  endeavored  to  put  that  extra  IS 
per  cent,  into  the  Stevens  product." 

At  present  the  entire  group  of  buildings  oc- 
cupied by  the  Stevens  Organ  &  Piano  Co.  are 
entirely  devoted  to  the  production  of  the 
Stevens  idea  of  what  a  phonograph  should  be. 
Mr.  Stevens  entered  the  organ  trade  in  1869 
with  the  Estey  Organ  Co.,  and  worked  in  vari- 
ous departments  of  the  Estey  and  other  con- 
cerns until  he  established  his  factory  in  Marietta 
in  1888.  He  suffered  a  severe  loss  in  the  1913 
flood,  but  nevertheless  continued  in  business  and 
confined  himself  to  the  production  of  reed  or- 
gans until  1916,  when  he  became  interested  in 
the  phonograph. 


The  Emerson  Phonograph  Co.,  New  York, 
announced  this  week  that  Homer  Rodeheaver, 
musical  director  for  the  Billy  Sunday  revival 
meetings,  had  made  several  records  for  the 
Emerson  record  library,  which  will  be  issued 
in  the  near  future.  Among  those  selections 
recorded  on  the  Emerson  Universal  cut  records, 
are  the  following  popular  hymns:  "Brighten  the 
Corner  Where  You  Are"  and  "There's  a  Rain- 
bow in  the  Sky."  Other  well-known  Billy  Sun- 
day hymns  will  be  presented  by  the  Emerson 
Co.  in  the  near  future. 

Homer  Rodeheaver  has  been  an  important 
factor  in  the  remarkable  success  of  the  Billy 
Sunday  meetings,  and  has  directed  the  singing 
of  thousands  of  voices  at  the  various  gatherings 
throughout  the  country.  His  voice  is  particu- 
larly adaptable  for  recording  purposes,  and  his 
records  will  doubtless  have  a  popular  reception. 


with  a  fellow  employe,  when  the  customer  finds 
difficulty  in  deciding  between  two  styles. 

This  may  seem  mere  pleasantry,  but  many  a 
sensitive  buyer  has  been  driven  away  from  a 
store  by  such  slight  and  covert  insolences  as 
these. 


THE  VALUE  OF  SMILES 


The  attitude  of  the  storekeeper  and  his  clerks 
to  the  public — the  "atmosphere  of  the  store" — 
is  perhaps  the  most  important  thing  for  success. 
Geniality,  obliginess,  cheerfulness  are  vastly  ap- 
preciated. The  smile  is  an  asset — but  there  are 
smiles  and  smiles.    For  instance  there  are: 

1.  The  pitying  smile,  when  the  customer  sig- 
nifies a  desire  to  look  at  a  cheaper  article  than 
the  one  first  shown. 

2.  The  sarcastic  smile,  when  the  customer  in- 
timates she  is  a  more  competent  judge  of  her 
own  needs  than  the  clerk. 

3.  The  knowing  smile,  when  the  customer  says 
she  is  buying  some  records  of  love  songs  for  her 
"brother." 

4.  The  idiotic  or  meaningless,  vacant,  perpet- 
ual smile  of  the  clerk  who  considers  a  smirk  his 
stock-in-trade. 

5.  The  bored  smile,  when  the  customer  speaks 
pridefully  of  the  exceptional  cleverness  of  her 
sister-in-law's  second  cousin's  children. 

6.  The   "Heaven-help-me"   smile,  exchanged 


RECORDS  BY  NOTED  JEWISH  CANTOR 

The  international  record  department  of  the 
Columbia  Graphophone  Co.  has  just  advised 
its  dealers  of  the  issuance  of  a  record  made  by 
Joseph  Rosenblatt,  the  celebrated  Jewish  cantor 
and  exclusive  Columbia  artist.  Mr.  Rosenblatt 
has  made  record  No.  E-5143  in  response  to  an 
appeal  made  for  the  relief  of  the  Jewish  war 
sufferers.  A  liberal  percentage  of  the  receipts 
from  the  sale  of  this  record  will  be  donated  to 
this  charity.  One  of  the  selections  on  this  record 
is  Massenet's  "Eligie"  with  a  violin  obligato 
that  enhances  the  beauty  of  this  selection. 

Mr.  Rosenblatt  will  leave  shortly  on  a  concert 
tour  in  the  United  States  and  will  appear  in 
thirty  different  cities.  Louis  D.  Rosenfield,  sales 
manager  of  the  international  record  department 
of  the  Columbia  Co.,  suggests  that  the  Columbia 
dealers  are  planning  to  feature  this  record 
extensively. 


TO  EXHIBIT  AT  MUSIC  SHOW 

The  Pathe  Freres  Phonograph  Co.  will  main- 
tain an  exclusive  exhibit  at  the  National  Music 
Show  in  Chicago,  one  of  the  features  of  which 
will  be  the  pressing  of  records.  These  records 
will  be  given  away  to  the  visjtors  of  the  show, 
and  there  is  no  doubt  but  that  this  feature  of  the 
exhibit  will  attract  wide  interest.  A  compressed 
air  machine  will  be  used  for  recital  purposes  and 
the  exhibit  will  be  in  charge  of  H.  N.  McMeni- 
raen,  managing  director  of  the  company. 


The  American  News  Co.,  one  of  the  leading 
merchandising  concerns  in  this  country,  is 
handling  Par-O-Ket  records  throughout  New 
York  and  New  England. 


A  Fine  Record  Rack 
For  Dealers 

Here  is  the  best  record  rack  we  have  ever  seen.  It's  made  up 
to  our  special  order  for  use  in  our  own  Talking  Machine  Stores. 
There  are  a  few  features  which  indelibly  stamp  it  as  the  best  yet. 

(1)  ROL-TOP  FEATURE. 

The  Rol-top  is  out  of  sight  and  out  of  the  way  during  business 
hours  but  is  on  the  job  at  night  or  during  cleaning  time  keeping  out 
the  dust  and  preventing  theft  of  records. 

(2)  CAPACITY. 

It  holds  1600  records  conveniently  of  either  10  or  12  inch  size. 
The  shelf  is  one  inch  thick  so  records  can  be  indexed  on  shelf.  The 
divisions  are  made  with  flexible  cushion  steel  rods — which  yield 
enough  to  prevent  breakage  in  case  of  overcrowding  of  stock. 

(3)  BEAUTY. 

Old  style  racks  never  matched  the  general  color  scheme  of  stores 
but  these  can  be  made  up  in  finish  to  suit  you.  Oak,  Mahogany, 
Walnut,  Gray  or  other  finishes.  Mahogany  only  are  ready  for  imme- 
diate shipment. 

(4)  THE  PRICE  IS  $50. 

Quantity  production  enables  us  to  offer  these  at  this  extraordi- 
nary low  price.  You  may  try  one  30  days  at  our  expense.  If  for 
any  reason  you  are  not  pleased  return  it.   That's  fair?   Isn't  it? 

Send  in  your  orders  to 

National  Talking  Machine  Sales 
Corporation 

Dept.  W.  68  Chauncy  St.,        Boston,  Mass. 
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PRIZE  WINNING  COLUMBIA  SINGERS 


H.  A.  Herrick,  of  the  Columbia  Staff,  Arrived 
Recently  in  New  York  With  Four  Successful 
Contestants  in  Recent  Song  Contests 


H.  A.  Herrick,  who  is  in  charge  of  the  mu- 
sical  contests   inaugurated   by   the  Columbia 


Miss  Mary  D.  Marks  and  Clarence  Wolff 


Graphophone  Co.  in  Denver  some  time  ago,  ar- 
rived in  New  York  recently,  accompanied  by 
the  prize  winners  of  two  contests  which  were 
recently  held  in  Des  Moines,  la.,  and  Louis- 
ville, Ky. 

These  contests  are  attracting  considerable  at- 


tention, as  they  have  for  their  object  the  general 
uplifting  of  music,  the  increased  appreciation  of 
music,  and  the  stimulating  of  activity  in  the 
study  of  this  subject  by  amateur  singers.  The 
Denver  contest  was  a  signal  success,  and  the 
fact  that  the  successful  contestants  make  a  rec- 
ord, a  part  of  the  proceeds  of  which  is  donated 
to  a  scholarship  fund,  has  added  to  the  interest 
evinced  in  these  contests. 

In  Louisville  the  contest  was  held  under  the 
auspices  of  the  Evening  Post  (Richard  G.  Knott, 
musical  critic),  working  in  conjunction  with  the 
Columbia  Graphophone  Co.  The  winners  of 
this  contest  were  Miss  Mary  Dowling  Marks, 
contralto,  Danville,  Ky.,  and  Clarence  Wolff, 
baritone.  There  were  367  entries,  with  over 
seventy  counties  in  the  State  represented.  Mr. 
Wolff,  who  is  twenty-two  years  old,  is  a  pupil 
of  John  Sample,  a  well-known  teacher  in  Louis- 
ville. Miss  Marks  is  twenty-six  years  of  age, 
and  a  pupil  of  the  Louisville  Conservatory  of 
Music.  They  visited  the  Columbia  laboratories 
last  week  and  made  a  record  which  will  be 
placed  on  sale  shortly;  25  cents  from  the  sale 
oPeach  record  will  be  devoted  to  the  Kentucky 


Scholarship  Fund,  for  the  education  of  these  two 
prize  winners. 

The  judges  in  the  finals  in  the  Louisville  con- 
test were  Mrs.  Emily  Davison,  Louisville;  Miss 
Carolina  Bourgard,  Louisville;  Mrs.  Americus  F. 
Callahan,  Chicago;  Miss  Myrna  Sharlow,  Chi- 
cago; and  Reinald  Werrenrath,  New  York. 

In  Des  Moines  the  contest  was  held  under 


Miss  Maurine  Gibson  and  Clifford  Bloom 


the  auspices  of  the  Des  Moines  News  (W.  E. 
Battenfield,  editor),  working  in  conjunction  with 
the  Columbia  Graphophone  Co.  The  winners 
of  this  contest  were  Miss  Maurine  Gibson,  Des 
Moines,  contralto,  and  Clifford  Bloom,  Des 
Moines,  tenor;  both  of  whom  are  pupils  of 
Drake  University.  There  were  381  entries  in  this 
contest,  representing  116  towns  in  the  State  of 
Iowa.  The  winners  have  made  a  record  at  the 
Columbia  laboratory,  which  will  soon  be  placed 
on  sale;  25  cents  from  the  sale  of  each  record 
will  be  devoted  to  the  Iowa  Scholarship  Fund, 
for  the  education  of  the  two  prize  winners. 

The  judges  in  the  finals  in  the  Des  Moines 
contest  were  Archibald  Bailey,  instructor  of 
vocal  music,  Iowa  State  College;  Dean  Hilmes 
Cowper,  Dean  Conservatory,  Des  Moines;  Miss 
B.  A.  Cooper,  instructor  of  vocal  music,  State 
University  of  Iowa,  Iowa  City;  Miss  H.  Case, 
instructor  of  vocal  music,  Iowa  State  Teachers' 
College,  Cedar  Falls;  Mrs.  G.  S.  DeGraff,  in- 
structor of  vocal  music,  Highland  Park  College, 
Des  Moines;  Dean  A.  H.  Engstrom,  Grinn'ell 
College,  Grinnell;  Dean  Ellis  Rhodes,  Simpcox 
College,  Simpcox.  - 

Both  of  these  contests  were  indorsed  by  the 
Music  Teachers'  Association  in  the  two  States. 
Governor  Harding,  of  Iowa,  introduced  the  win- 
ners in  tl)e  Des  Moines  contest,  and  Mayor 
Brushaber,  of  Louisvile,  introduced  the  winners 
in  the  Louisville  contest. 

SOUND  BOX  THEFTS  IN  WESTCHESTER 

Visit  of  Affable  Young  Man  to  Various  Talking 
Machine  Stores  Followed  by  Lost  Sound 
Boxes — Suspect  Arrested  in  White  Plains 

White  Plains,  N.  Y.,  May  4. — Sound  box 
thieves  have  made  the  rounds  of  the  talking 
machine  houses  in  Westchester  County  recently 
with  considerable  success  from  their  point  of 
view.  Fred  H.  Ponty,  of  Port  Chester,  missed 
about  $50  worth  of  sound  boxes  after  the  visit 
of  an  affable  young  man.  And  other  dealers 
have  also  complained.  C.  Raymond  Hutchings, 
manager  of  the  talking  machine  department  of 
Hunt's  Leading  Music  House,  watched  a  sus- 
picious visitor  the  other  day,  and  claims  that  he 
saw  him  take  a  sound  box  from  a  machine.  He 
notified  the  police  and  had  the  man  arrested,  and 
the  prisoner  was  later  identified  by  Mr.  Ponty 
as  the  man  who  had  visited  his  store  about  the 
time  the  sound  boxes  were  missed.  Talking 
machine  dealers  are  being  advised  to  keep  a 
sharp  lookout  for  visitors  to  their  stores  who 
are  not  personally  known  to  them,  and  thereby 
check  the  work  of  the  thieves  as  much  as  pos- 
sible. 

DISCRIMINATING  APPRECIATION 

The  surest  way  to  make  agents  do  their  work 
is  to  show  them  that  their  efforts  are  appre- 
ciated with  nicety.  For  this  purpose  you  should 
not  only  be  careful  in  your  promotions  and  re- 
wards, but  in  your  daily  dealings  with  them 
you  should  beware  of  making  slight  or  hap- 
hazard criticisms  on  any  of  their  proceedings. 
Your  praise  should  not  only  be  right  in  the 
substance,  but  put  upon  the  right  foundation; 
it  should  point  to  their  most  strenuous  and- 
most  judicious  exertion. 


For  All  Machines 


For  Every  Owner 


Par-O-Ket 

Quality  Records 


30c 
In  West 


Retail  2Sc  Each 


35c 
In  Canada 


Tt  is  their  perfect  fitness  for  that  universal  demand  that  makes  Par-O-Ket  Quality 
Records  such  an  attractive  record  to  dealers.  You  can't  beat  this  Par-O-Ket  combination 
of  quality  sales  and  quantity  sales  as  a  money  maker. 

You  know  it  is  much  easier  to  sell  sixteen  selections  for  two  dollars  than  four  selections 
for  $1.50  when  the  quality,  tone  and  playing  time  of  all  selections  are  equal. 

You  are  sure  of  more  and  bigger  sales  and  more  profit  when  you  sell  Par-O-Kets. 

Par-O-Ket  Quality  Records  are  7%  inches,  double  disc,  and  play  fully  as  long  and  as 
well  on  any  machine  as  the  best  10-inch  records.  They  are  Hill-and-Dale  cut  and  play  best 
with  a  long,  tapered,  medium  tone,  steel  needle.  The  few  machines  not  built  to  play  vertical 
'  cut  records  can  be  easily  made  to  do  so  with  a  simple,  inexpensive  attachment. 

Par-O-Kets  offer  you  a  choice  from  a  comprehensive  list  of  popular  and  classic  selec- 
tions rendered  by  the  very  best  musicians. 

There  is  positively  no  musical  difference  between  Par-O-Kets  and  other  quality  records. 
Play  them  and  prove  it.  Order  some  of  the  new  May  Par-O-Kets  today  and  put  new  life 
into  your  record  business. 

That  Par-O-Kets  please  and  pay  better  than  any  other  record  is  shown  us  each  month 
'  by  bigger  and  bigger  repeat  orders  from  every  customer. 

Do  not  miss  your  May  Par-O-Ket  profits.    Fill  out  this  coupon  now. 

Look  on  page  125  for  list  of  New  Numbers 

PAROQUETTE  RECORD  MFG.  CO. 

47  West  34th  Street,  New  York 
36  South  State  Street,  Chicago 

Distributors   Wanted   in   Every   City  —  Write  Today 

 COUPON  

PAROQUETTE  RECORD  MFG.  COMPANY,  New  York  City 

'Please  send  us  new  Par-O-Ket  Records  on  approval. 

I  %  (Quantity)  % 

Name  ■  .'T-*.'"?5. .  >. '.  

Address   

W-5-17 
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THE  POWER  OF  MUSIC 

A  Happening  in  the  Canadian  Northwest  Which 
Shows  the  Emotions  Created  by  a  Record  of 
"Home,  Sweet  Home"  Heard  Far  Away 


cumstances,  says  The  American  Agriculturist, 
was  one  of  the  most  delightful  in  my  recol- 
lection and  in  my  heart  I  echoed  the  words 
of  our  driver  as  he  turned  the  horses'  heads 
toward  the  distant  town,  "God  bless  the  talking 
machine." 


The  sun  had  set  in  the  glory  which  is  all  its 
own  in  the  Canadian  Northwest.  From  a  near- 
by slough  came  the  subdued  quack  of  a  mal- 
lard duck.  The  shadows  lay  dense  in  the 
patches  of  willow  scrub.  For  miles  we  drove 
across  the  prairie  without  sign  or  sound  to 
suggest  human  habitation.  The  air  cooling  rap- 
idly as  it  does  in  the  northern  latitude  sug- 
gested October  rather  than  August.  The  horses 
plodded  on  wearily  and  we,  not  less  weary  with 
.  our  fifty-mile  drive,  were  turning  thoughts  to 
far-away  homes. 

It  was  just  then  that,  faintly  first,  but  then 
rising  clear,  sweet  and  mellow,  the  notes  of 
a  cornet  reached  us,  and  it  was  playing  "Home, 
Sweet  Home." 

So  exactly  in  accord  was  it  with  our  thoughts 
and  mood  that  for  the  moment  I  think  we  all 
forgot  where  we  were  and,  involuntarily,  the 
driver  stopped  the  horses. 

When  it  ceased  one  of  our  number,  himself 
possessed  of  no  small  skill  with  the  instru- 
ment in  question,  voiced  the  feeling  of  all  as 
he   said:    "Jove,  but  that  fellow's  an  artist!" 

He  spoke  truly,  for  ten  minutes  later  we 
drove  up  to  a  clay-chinked  log  cabin  to  find, 
not  the  cornetist,  but  a  talking  machine  and 
the  record  to  which  we  had  listened  was  made 
by  a  soloist  noted  on  two  continents. 

Never  before  had  I  realized  to  the  full  what 
this  wizard  machine  with  its  marvelous  repro- 
ducing powers  means.  There  in  that  little  rude 
cabin  on  the  very  frontier  of  the  civilization 
of  Canada  is  pushing  forward  as  she  comes 
into  her  own,  the  children  of  the  settler  were 
gathered,  listening  to  music  from  masters  be- 
fore whom  the  world  of  music  bows  down. 
What  a  means  of  education,  to  say  nothing  of 
the  entertainment  afforded. 

That  evening,  spent  under  such  strange  cir- 


SUCCESSFUL  WOMEN  OF  THE  TRADE 

Mrs.  Eva  M.  Christensen  a  Prominent  Factor  in 
Developing  Trade  of  Oakland  Phonograph  Co. 


Oakland,  Cal.,  May  2. — Mrs.  Eva  M.  Christen- 
sen, co-manager  with  Bernard  S.  Goldsmith,  of 
the  Oakland  Phonograph  Co.,  is  another  illus- 
tration of  enterprise  in  -women — enterprise  and 
business  imagination.    Her  success  is  due  to 


^^^^ 


machines  to  increase  their  circulation,  Mrs. 
Christensen  decided  to  take  the  agency  for  one 
of  these  premium  machines.  She  had  had  no 
business  experience  whatever,  but  she  took  a 
partner,  put  in  the  capital  and  started  a  shop  in 
Eleventh  street.  Ever  since  this  first  venture 
she  and  her  partner  have  been  so  successful  that 
they  now  have  a  business  of  $50,000  or  there- 
abouts a  year. 

Sitting  in  one  of  the  many  white  enameled, 
sound  proof  music  rooms  where  customers  listen 
to  the  new  records,  Mrs.  Christensen  smiled  at 
her  recollections.  "When  we  started,"  she  said, 
"we  paid  $500  for  a  few  little  fixtures.  At  that 
time  the  big  profit  was  in  records — there  was  a 
fiat  price  of  $1  on  all  records.  Then  the  price 
was  cut  to  60  cents,  and  of  course  the  profit  was 
negligible.  Fortunately  many  improved  ma- 
chines were  being  introduced  at  this  particular 
time,  so  we  simply  broadened  out  and  carried 
several  different  lines.  You  can  see  for  your- 
self, too.  what  a  tremendous  stock  of  records 
we  keep." 


COLUMBIA  CO.  HELPS  ROTARY  CLUB 


Mrs.  Eva  M.  Christensen 

her  having  seen  the  possibilities  of  the  talking 
machine  trade,  at  a  time  when  it  was  practically 
in  its  infancy. 

Just  before  the  earthquake,  when  various 
newspapers  were  giving  away  certain  talking 


The  Columbia  Graphophone  Co.  was  in  charge 
of  the  entertainment  given  by  the  Rotary  Club 
of  New  York  at  the  Waldorf-Astoria  on  Friday 
evening,  April  27,  as  part  of  the  festivities  of 
ladies'  night.  Several  members  of  the  executive 
and  sales  staff  of  the  Columbia  Co.  attended 
this  entertainment  and  Nathan  F.  Milnor,  sales 
manager  of  the  Dictaphone  division,  was  the 
very  competent  chairman  of  the  committee  of 
arrangements. 

The  overture  was  played  by  Charles  A.  Prince 
and  his  orchestra,  which  is  a  Columbia  insti- 
tution. The  Saxo  Sextet,  exclusive  Columbia 
artists,  were  also  on  the  program  and  the 
entertainment  provided  for  the  guests  received 
enthusiastic  applause  and  approbation.  Among 
the  prizes  donated  by  the  various  members  of 
the  club  were  twenty  Lazaro  records,  given  by 
the  Columbia  Graphophone  Co. — a  gift  which 
was  much  appreciated. 


SENSATION ! 

CAMPBELL'S 
PURE-O-TONE 

THE  MISSING  LINK 

TPHE  most  wonderful  and  valuable  invention  since  the  phonograph 
itself  was  invented.    Constructed  along  lines  never  before  thought 
of.    Absolutely  nothing  like  it  on  the  market. 

needle,  brings  out  all  the  dainty  sound  waves, 
lengthens  the  life  of  records,  prevents  scratch- 
ing and  grinding  noises. 
4 — Gives  40%  more  over-coloring  and  under- 
coloring  to  the  music. 

Worth  its  weight  in  gold  to  every  phonograph  owner. 

FULLY  PROTECTED  BY  U.  S.  PATENT  LAWS 

Send  $10.00  for  trial  outfit  of  10,  parcel  post  prepaid — special  price  on  quantity  lots — guaranteed  absolutely, 

or  money  returned. 

Sells  retail  at  $1.50  each.  Exclusive  territory  to  live  responsible  dealers. 

THE  WHITE  MANUFACTURING  CO. 


1 —  Takes  out  the  sizzle — leaves  nothing  but  the 
sweetest  strains  of  music,  as  originally  pro- 
vided by  the  artist. 

2 —  Filters,  refines  and  purifies  the  sound. 

3 —  Prevents  mechanical  vibration  of  the  steel 


Exclusive  Distributers 


619-621  Main  St.,  Bodmann  Bldg. 


CINCINNATI,  OHIO 


REFERENCES — The  Cosmopolitan  Bank  &  Savings  Company,  or  The  Cincinnati  Automobile  Club 
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For  every  argument  that  might  occur  to  you  as  to  the 
wisdom  of  not  carrying  Columbia  Grafonolas  and 
Records,  along  with  competitive  product,  we  will 
show  you  a  letter  from  a  dealer  who  has  the  proof 
right  in  his  bank  books. 


(Write  tor  "Music  Money"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co, 

Woolworth  Building,  New  York 


DEVELOPMENT  OF  TALKING  MACHINE  PARTS  INDUSTRY 

Interesting  Review  of  the  Growth  of  the  Supply  Section  of  the  Trade  by  M.  Gruber,  Mechanical 
Engineer  of  the  Presto  Phono.  Parts  Corp.,  Brooklyn 

To  a  great  extent  that  is  the 


In  a  recent  chat  with  The  World,  M.  Gruber, 
mechanical  engineer  of  the  Presto  Phono.  Parts 
Corp.,  Brooklyn,  N.  Y.,  commented  as  follows 
upon  the  development  of  the  talking  machine 
parts  industry: 

"To  compare  the  phonograph  and  the  automo- 
bile, as  a  manufacturing  proposition,  might  at 
first  thought,  to  the  unthinking  at  least,  sug- 
gest the  ludicrous,  but  upon  closer  analysis  it 
is  surprising  to  find  to  what  extent  the  evolution 
of  the  automobile  and  phonographs  industries 
have  followed  the  same  tracks. 

"Most  readers  can  easily  recall  the  first  shape 
in  which  the  automobile  manufacturing  industry 
took  form.  It  was  a  'hit  or -miss,'  'cut  and  try* 
process,  with  little  regard  to  details,  equipment 
or  class  of  product  other  than  to  secure  a  result 
that  would  'locomote.' 

"So  it  was  with  the  beginning  of  the  phono- 
graph industry;  the  same  neglect,  the  same  im- 
provisations and  the  same  sacrifices  to  secure  only 
a  result  that  would  reproduce. 

"To-day  the  automobile  industry  stands  revo- 
lutionized. The  engineer  has  replaced  the  hap- 
hazard mechanic;  its  manufacturing  equipment 
represents  the  highest  development  of  the  ma- 
chine-tool builder,  and  the  processes  of  manu- 
facture have  been  so  improved  and  standardized 
that  the  automobile  production  to-day,  enormous 
as  it  is,  inspires  even  greater  admiration  as  a 
mechanical  achievement  of  manufacture  and  as- 
sembly than  as  a  means  of  locomotion. 

"A  careful  scrutiny  of  the  present-day  phono- 
graph manufacturing  industry  readily  establishes 
the  basis  of  comparison  with  the  evolution  of 
the  automobile  industry.  Memory  of  but  a  few 
years  back  recalls  the  unsystematic,  unscientific, 
almost  'sweat-shop'  methods  that  prevailed,  with 
but  a  few  rare  exceptions,  in  the  manufacture 


of  phono  parts, 
condition  even  to-day,  but  the  same  evolution 
that  took  place  in  the  automobile  industry  is 
gradually  making  itself  apparent,  with  every 
prospect  that  the  next  few  years  will  see  the 
elimination  from  the  phonograph  industry,  now 
so  commanding  in  its  volume,  of  those  methods 
that  leave  room  for  the  slightest  lack  of  effici- 
ency or  appearance  in  the  final  product. 

"As  a  striking  example  of  the  new  order  that 
is  taking  place  in  the  phono  part  manufacturing 
field,  the  organization,  plant  and  product  of  the 
company,  with  which  the  writer  is  associated, 
one  of  the  latest  in  the  field,  is  cited.  As  a  tool, 
precision-machinery  manufacturing  organization 
the  Presto  Machine  Works  became  interested 
in  the  possibilties  of  phono-part  manufacturing 
industry.  Through  its  regular  line"  of  tools  and 
gauges  of  precision  it  had  become  imbued  with 
the  prime  essential  of  accuracy,  an  essential  that 
it  determined  could  be  brought  to  the  new  field 
of  effort  with  profit  and  improvement  to  the 
industry  at  large.  As  a  result  the  Presto  Phono 
Parts  Corp.  sprang  into  existence  with  an  aim 
and  ideal  that  subordinated  every  other  consid- 
eration to  that  of  the  engineer — efficiency  with 
economy. 

"The  first  step  was  to  secure  a  plant  that 
would  be  ideal  for  mechanical  manufacturing  and 
its  choice  of  the  modern  Sperry  Building  in 
Brooklyn,  affording  as  it  did  the  finest  facilities 
that  were  obtainable  for  manufacture,  immedi- 
ately met  the  conception.  The  organization  was 
then  laid  out  with  a  mechanical  engineer  in 
charge,  a  production  superintendent  with  an 
abundance  of  experience  in  high-grade  mechani- 
cal work,  and  a  material  expert  thoroughly  ac- 
quainted with  phonograph  part  requirements. 
Every  piece  of  machine  equipment  was  selected 


Let  the 


Retail  Price,$2.50 

Kiddiefone,  No.  795 

Is  especially  well  designed  and 
constructed  of  heavy  gauge  metal 
and  will  withstand  hard  usage. 
It  has  a  noiseless  motor  and 
governor — efficient  speed  regu- 
lator and  pleasing  tone  qualities. 
Guaranteed  against  imperfections 
in  material  or  workmanship. 


KIDDIEFONE 

Make  More  Profits 


lor  you 

No  matter  what  line  you  already  carry  this  wonder- 
ful little  phonograph  will  be  a  popular  seller  and 
profit  maker  for  you.  Thousands  have  been  sold 
during  the  past  six  months.  Plays  all  10c.  records. 
A  great  toy  for  the  children  and  a  fine  machine  for 
dance  music  for  the  camp  or  bungalow.  Priced 
for  the  masses.  Display  a  few  in  your  window  and 
watch  results.  W rite  for  prices  and  full  particulars. 


THE  WILKINS  TOY  CO. 

KEENE,  NEW  HAMPSHIRE 


for  the  single  purpose  of  efficiency,  no  matter 
what  the  cost,  with  the  eventual  viewpoint  that 
cheap  hand  labor  was  to  be  entirely  eliminated  in 
the  processes  of  manufacture.  A  system  of  in- 
spection was  installed  that  would  insure  the 
strictest  attention  to  the  minutest  detail,  and 
throughout,  the  engineering  axiom  of  efficiency 
with  economy  was  held  foremost. 

"How  the  principle  behind  this  new  organi- 
zation is  winning  recognition  is  attested  by  its 
rapid  growth  in  the  brief  period  of  its  existence. 
Its  line  of  products,  including  tone  arms",  sound 
boxes  and  the  various  other  forms  of  phono 
accessories,  has  already  been  adopted  by  a  num- 
ber of  the  largest  and  leading  phonograph  manu- 
facturers. It  has  entered  the  field  as  improve- 
ment specialists  and  offers  to  the  trade  an  engi- 
neering service  in  part  production  that  is  built 
up  on  the  best  traditions  of  the  mechanical  engi- 
neering profession." 


HEINEMAN  MOTORS  FOR  CHINA 


Order   Received   From   Shanghai   Last  Week 
Shipping  Motors  to  All  Parts  of  the  World 


The  world-wide  popularity  of  the  products  of 
the  Otto  Heineman  Phonograph  Supply  Co., 
New  York,  is  well  indicated  by  a  cablegram 
which  the  company  received  last  week  from 
Shanghai,  China.  This  cable  sample  order  was 
sent  by  a  large  manufacturing  concern  in  that 
city  which  had  noticed  the  Heineman  advertis- 
ing and  was  considerably  impressed  with  the 
constructional  features  of  the  Heineman  "Motor 
of  Quality." 

During  the  past  six  months  the  Otto  Heine- 
man  Co.  has  shipped  its  products  to  practically 
all  parts  of  the  world  with  the  exception  of  the 
warring  countries.  The  prestige  of  the  Heine- 
man  motor  is  increasing  by  leaps  and  bounds, 
and  this  motor  is  being  used  extensively 
throughout  South  America  and  the  other  Latin- 
American  countries.  It  has  been  adopted  as  a 
standard  by  many  prominent  manufacturers  in 
this  country. 


PATHE  COOPERATIVE  PUBLICITY 


The  dealers  in  Brooklyn,  N.  Y.,  handling  the 
products  of  the  Pathe  Freres  Phonograph  Co. 
carried  a  co-operative  advertisement  in  the 
newspapers  recently  which  featured  the  distinc- 
tive qualities  of  the  Pathe  line.  The  text  of  this 
advertisement  called  attention  to  the  fame  of 
many  of  the  artists  recording  for  the  Pathe 
library,  among  those  mentioned  being  Lucien 
Muratore,  Lina  Cavalieri,  Jacques  Thibaud, 
Eleanora  de  Cisneros,  David  Bispham  and  Grace 
Hoffman.  The  names  of  sixteen  Pathe  dealers 
in  Brooklyn  were  signed  to  this  very  attrac- 
tive advertisement. 


The  Sonora  Phonograph  Parlors  have  been 
opened  at  229  North  Michigan  street,  South 
Bend,  Ind.,  under  the  management  of  C.  R. 
Hauser.  Herbert  Mack,  proprietor  of  the  store, 
also  opened  a  Sonora  store  in  La  Porte,  Ind^, 
recently. 


Rosary" 


t 


'  The  hours  I  spent  with 
thee,  dear  heart, 

Are  as  a  string  of  pearls 
to  me. 

I  count  them  over, every 
one  apart  : 

My  Rosary!  " 


This  illustration,  fea- 
turing Magnola  One 
Hundred,  |  retails  at 
$100  i  is  reproduced 
from  the  beautiful  cat- 
alog of  the  Magnola. 
Get  us  to  send  you  a 
sample. 


A  Practical  Success  with  "Practical"  Selling  Points! 

MAGNOLA  is  not  "just  another  talking-machine."  MAGNOLA 
has  individuality.  MAGNOLA  has  selling-features  that  count;  that 
actually  make  sales. 

CONSIDER:  The  MAGNOLA  Tone-Reflecting  System  can  actually  be 
demonstrated  before  the  customer;  and  its  advantages  of  clear  reproduc- 
tion shown  audibly. 

The  MAGNOLA  Tone  Graduator  is  something  they  all  want,  sometimes; 
and  want  it  badly  when  they  want  it. 

The  AUTHENTIC  Period  Styles  in  all  the  artistic  woods,  are  themselves 
sales-making  features  of  the  highest  importance.  And,  OF  COURSE, 
Magnola  plays  all  makes  of  disc  records;  and  plays  them  without  special 
attachments. 

Get  us  to  send  you  the  beautiful,  unique  Magnola  catalog.    It  is  a  genu 
ine  help  in  sales-making. 

Magnola  Talking  Machine  Co. 

711  Milwaukee  Avenue 
CHICAGO 

[On  Exhibition,  Booth  62,  National  Music  Show]  SOUTHERN  WHOLESALE 

1530  Candle,  Building,  ATLANTA,  G/ 


OTTO  SCHULZ 

President 
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Adapting  Relief  Art  to  the  Window  Display 
of  Talking  Machine  Records  »       By  etc*  Hansen 


This  is  the  third  of  a  series  of  articles  on  window  display 
written  by  Ellis  Hansen,  who  is  recognized  as  one  of  the 
most  practical  designers  of  talking  machine  window  dis- 
plays in  the  United  States,  having  during  his  career  been 
connected  with  Sherman,  Clay  &  Co.,  San  Francisco;  the 
Victor  Talking  Machine  Co.,  Camden,  N.  J.;  Lyon  &  Healy, 
Chicago,  and  the  R.  Wur.litzer  Co.,  Chicago.  There  is  no 
man  in  the  trade  so  well  equipped  to  tell  dealers  how  they 
may  utilize  their  windows  to  the  best  possible  advantage  as 
a  business  producer.  We  consider  ourselves  fortunate  to 
have  secured  the  services  of  so  valuable  a  man  and  we 
feel  sure  that  his  suggestions  will  prove  a  distinct  aid  to 
the  dealers  in  utilizing  their  window  space  to  the  best 
advantage. — Editor. 

About  twenty  years  ago  an  eccentric  German 
artist,  Karl  Wilhelm  Diefenbach,  was  forced 
after  much  persecution  to  leave  his  fatherland 


fame  upon  the  artist.  On  my  last  European  trip 
in  1913  I  bought  among  other  pictorial  works 
of  art  the  complete  set,  thirty-four  in  all,  of  the 
reproductions    of    these    charming  silhouettes. 


across  and  is  twelve  feet  deep.  To  make  the 
three  instruments  stand  out  to  the  best  advan- 
tage in  such  a  large  window  an  elaborate  and 
artistic  background  that  wholly  fills  the  eye  is 


PER  ASPERA 

This  Illustrates  the  Higher 

From  the  standpoint  of  decorative  material  it 
was  the  luckiest  "find"  of  my  entire  four  months' 
journey.  Almost  every  known  musical  instru- 
ment, from  cathedral  bell  to  organ,  from  the 
violin  to  the  harp — has  been  made  use  of  by 
Diefenbach — not  a  trifling  tribute  to  the  true 
importance  and  relation  of  music  to  life  as  inter- 


Displaying  Records  by  Paderewski 

In  featuring  records  this  way  it  is  desirable  to  use  a  white 
paper  edge  around  the  outside  in  order  that  the  artist's 
name  and  what  he  has  played  can  be  written  on  the  white 
margin. 

because  of  his  too  liberal  views  along  the  lines 
of  religion,  politics  and  personal  conduct.  He  has 
himself  described  how,  with  his  three  little  chil- 
dren, he  wandered  as  an  exile,  across  the  rugged 
Swiss  mountains  and  down  the  sunny  slopes  of 
Italy  until  he  found  his  "Paradise"  among  the 
simple,  friendly  peasants  on  the  ancient  island 
of  Capri.  Here  without  interference  lie  lived 
his  life  in  simplicity  and  trustfulness,  recording 
in  verse  and  picture  many  of  his  dreams  of 
ideal  beauty  and  joy.  Perhaps  the  most  strik- 
ingly beautiful  of  Diefenbach's  works  is  the 
panel  picture  entitled  "Per  Aspera  ad  Astra." 


Featuring  Dance  Records 

This  shows  a  direct  adaptation  of  a  relief  art  figure  to  draw 
attention  to  popular  dance  records. 

preted  to  us  through  the  skill  of  a  great  artist. 

The  recent  craze  for  black  and  white  in  win- 
dow decorations  offered  me  a  chance  to  adapt 
this  remarkable  painting.  Last  year  I  used  the 
Diefenbach  fresco  as  a  frieze  for  the  Wurlitzer 


Relief  Art  Shown  in  Window  Display  of  Adam  Schaaf,  Chicago 


On  a  rough  garden  wall  he  painted  in  black 
silhouette  on  a  pale  ivory  tint  this  imperishable 
allegory,  showing  the  joyous  and  triumphant 
life  journey  of  a  human  family  in  right  relation 
with  its  God  and  its  fellow  creatures. 

It  is  a  wonderful  painting,  showing  a  multi- 
tude of  marvelously  graceful  childish  figures. 
The  rollicking  spirit  of  youthful  happiness  and 
activity  has  been  drawn  with  a  noble,  poetic 
fancy  and  the  fresco   has   conferred  undying 


spring  windows  in  Chicago,  and  with  the  deco- 
rations in  perfect  keeping  the  result  proved  not 
only  highly  artistic  but  so  interesting  that  the 
windows  attracted  continuous  crowds  as  long 
as  they  were  on  exhibition. 

Recently  I  have  used  that  part  of  the  Diefen- 
bach silhouette  that  pictures  as  its  central  motif 
"The  Dance"  for  the  Adam  Schaaf  window. 
This  window,  which  is  perhaps  the  largest  show 
window  in  Chicago,  measures  twenty-seven  feet 


Development  of  Relief  Art 

necessary.  But  the  decorations,  no  matter  how 
beautiful,  should  tell  their  own  story  and  best 
of  all  the  true  story  of  the  joy  and  happiness 
that  music  adds  to  life. 

Here  is  where  the  Diefenbach  frieze  comes  in. 
Without  any  appearance  of  confusion  it  intro- 
duces a  variety  of  details  quite  unexpected  in 
extent  until  analyzed.  This  is  the  artistry  which 
makes  for  the  production  of  forceful  window  ad- 
vertising and  this  is  also  the  reason  why  this 
display  has  helped  to  produce  great  sales  results 
in  spite  of  the  war  scare. 

The  display  consists  of  two  large  flower  stands 
built  on  simple  straight  lines  and  forming  at 
the  top  the  hexagonal  lanterns,  as  per  illustra- 
tion No.  1.  The  lower  part  of  these  very  orna- 
mental lanterns  consisted  of  milk  white  glass 
bowls  such  as  are  used  for  semi-indirect  light- 


Displaying  Records  of  Louise  Homer 

LSy  cutting  out  any  photograph  of  tins  famous  artist  and 
tracing  the  profile,  a  black  relief  may  be  made  which  can 
be  cut  out  and  pasted  on  a  white  mounting  which  is  in 
turn  pasted  upon  the  record  surface. 

ing.  On  top  of  stands  were  large  black  and 
ivory  jardinieres  decorated  with  palms  and 
pink  wistaria  spray  with  profuse  foliage.  These 
two  stands  were  used  for  the  support  of  the 
three  longitudinal  panels  that  composed  the 
frieze.  The  instruments  on  display  were  one 
Adam  Schaaf  grand  piano,  one  Columbia  Grafo- 
nola  and  one  Edison  phonograph.  All  the  rec- 
ords and  player  music  were  of  the  dance  variety. 

At  the  sides  of  the  window,  close  to  the  front 
were  tall  panels  of  enameled  ivory,  with  nar- 
row black  relief  moldings.  At  the  top  of  each 
of  these  was  a  section  of  the  Diefenbach  frieze. 
Below  were  rather  large  black  and  white  show 
cards.  In  the  foreground  on  the  floor,  rolls  of 
player  music  were  spread  out  fan-like.  In  front 
of  each  frieze  of  perforated  music  was  a  small 
ivory  fan  mounted  on  a  half-round  black  piece 
of  cardboard  with  the  name  of  a  selection 
upon  it. 

Surmounting  each  of  these  were  little  silhou- 
ettes showing  figures  dancing  the  modern  steps. 
On  either  side  of  the  panels  were  rows  of  Co- 
lumbia and  Edison  dance  records,  with  white 
rings  with  names  of  selections  printed  in  black, 
and  also  adorned  by  little  black  dance  silhouettes 
{Continued  on  page  61) 
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"OUT  IN  THE  OPEN  — 
NOTHING  TO  HIDE 


5» 


AUTOMATIC  STOP 


UNIVERSAL  JOINT 


NEEDLE  CUPS 


TONE  MODERATOR 


AUTOMATIC 
LID  SUPPORT 


SPEED  CONTROL 


IMPROVED  TONE 
AMPLIFIER. 


ARTISTIC  CABINET. 


IMPROVED  TIME 
'CONTROL  ADJUSTMENT 

NOISELESS  WINDING 
GUARANTEED  MOTOR 


SILVERTONE 
PHONOGRAPH 

PLAYS  ALL  RECORDS > 


Note  New 
Address 
109ReadeSt. 

New  York 

CRESCENT  TALKING 
MACHINE  CO.,  Inc. 

Mfrs.  of 

The  Famous  Silvertone 
Line 
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WE  MAKE  NOTHING  BUT 

We  have  secured  control  of  some  of  the  largest     —   CRYSTAL  EDGE 
regular  supplies  of  finest  domestic  and  imported 
India  Diaphragm  Mica 

in  the  United  Slates.    This  enables  us  to  give  DIAPHRAGMS 
efficient  service  and  fair  prices.    We  refer  to  scores  of  satisfied  customers. 

The  PHONOGRAPH  APPLIANCE  CO.,  New  Brighton,  N.  V. 


CRYSTAL  EDGE 

MICA 


RELIEF  WORK  FOR  WINDOW  DISPLAY 

{Continued  from  page  59) 

standing  out  in  strong  relief  against  the  ivory 
fans.  These  dance  silhouettes  added  a  modern 
touch  to  the  otherwise  classical  design  of  the 
frieze. 

All  of  the  woodwork  was  of  enameled  ivory 
and  ornamented  with  narrow  black  relief  mold- 
ings. The  silhouettes  were  cut  with  consider- 
able care  from  black  velvet  paper,  mounted  on 
two-ply  bristol  board.  The  background  of  the 
frieze  was  painted  white  and  then  covered  with 
white  china  silk. 

Although  the  figures  only  averaged  about 
seven  inches  in  height  the  intensely  black  velvet 
paper  on  the  white  silk  made  the  lines  so  sharp 
that  a  larger  figure  would  probably  detract  from 
the  daintiness  of  the  effect.  The  six  openings 
in  the  lanterns  were  also  of  white  silk,  but  of  a 
heavier  quality,  as  china  silk  would  be  too  thin 
to  conceal  the  electric  lights.  The  patterns  for 
the  eighteen  modern  dance  couples  were  taken 
from  magazines  illustrating  modern  dance  steps. 

The  display  was  quite  costly.  It  cannot  be 
duplicated  for  less  than  $200  but  the  observant 
dealer  can  make  use  "of  a  number  of  the  details 
that  made  it  so  successful.  For  instance:  Any 
dealer  can  get  from  his  talking  machine  manu- 
facturer a  number  of  half-tone  profile  photos 
of  their  greatest  singers.  Paste  these  pictures 
on  the  velvet  paper  and  let  them  dry  thoroughly. 
Then  proceed  with  a  sharp  knife  and  a  pair  of 
scissors  to  cut  out  the  pictures  very  carefully 
and  without  any  rough  edges,  and  adorn  your 
ten  or  twelve  record  labels  and  you  will  have  a 
very  interesting  display  at  a  trifling  cost. 

For  a  dance  record  display  you  can  easily 
find  enough  advertisements  with  dancing  couples 
in  any  popular  magazine.  Make  your  silhouettes 
the  way  I  have  described  and  attach  them  to 
your  dance  records  and  you  will  have  an  artistic 
and  unusual  dance  window.  These  figures  can 
also  be  attached  to  light  colored,  inexpensive 
lanterns,  and  no  doubt  many  other  ideas  will 
suggest  themselves.  Bear  in  mind,  however,  that 
the  most  important  thing  to  make  a  success  of 
such  a  display  is  neatness  and  perseverance. 

WHY  B.  D.  COLEN  IS  PLEASED 

B.  D.  Colen,  secretary  of  the  Emerson  Phono- 
graph Co.,  New  York,  has  just  been  blessed 
with  a  bouncing  baby  boy,  his  first  child.  The 
proud  and  happy  father  has  been  the  recipient 
of  numerous  congratulations  by  telephone,  mail 
and  in  person  and  his  co-workers  provided  a 
surprise  for  him  that  was  as  embarrassing  as 
it  was  unique. 

When  he  arrived  at  the  office  various  Emer- 
son records  were  played  for  his  benefit  that 
were  particularly  applicable  to  the  memorable 
event  which  had  just  transpired,  and  although 
Mr.  Colen  deeply  appreciated  the  welcome 
which  he  received  that  morning,  he  almost 
wished  that  he  had  forgotten  to  come  down 
to  the  office  that  particular  day,  as  record  after 
record  was  played  for  his  special  benefit. 

JOINS  ADVERTISING  FIRM 

Herman  A.  Harris,  formerly  advertising  mana- 
ger of  Landay  Bros.,  New  York,  Victor  distribu- 
tors, has  resigned  from  his  position  to  become 
associated  with  Redfield  &  Fisher,  New  York, 
advertising  agents.  His  successor  has  not  yet 
been  appointed. 


INTRODUCE  THE  PH0N0M0T0R 

New  Electric  Motor  Being  Placed  on  the  Mar- 
ket by  George  Clay  Cox 


George  Clay  Cox,  of  J.  W.  Martin  &  Bro., 
Rochester,  N.  Y.,  well  known  in  piano  and 
musical  circles,  has  just  placed  on  the  market 
the  Phonomotor,  an  electric  motor  which  can 
be  installed  in  all  makes  of  talking  machines. 
This  motor  was  placed  on  the  market  after 
being  tested  under  all  conditions,  and  can  be 
used  on  either  A.  C.  or  D.  C.  current.  It  has 
a  number  of  exclusive  patented  devices  and 
the  fact  that  it  can  be  installed  without  the 
use  of  a  skilled  mechanic  will  enable  the  deal- 
ers to  handle  it  with  maximum  convenience  and 
profit.  One  of  its  features  is  an  automatic  stop 
which  adds  considerably  to  the  value  of  the 
motor. 


FINDS  DEMAND  GOOD  IN  THE  WEST 

Richard  Parr,  president  of  the  Parr  Manufac- 
turing Co.,  recently  returned  from  a  trip  through 
the  Middle  West  calling  on  talking  machine 
manufacturers  in  several  of  the  larger  cities  in 
that  territory.  Mr.  Parr  reports  the  demand 
for  the  Magnetic  sound  box  to  be  very  heavy, 
several  contracts  for  their  use  being  closed  of 
late. 


FEATURING  S0N0RA  IN  BUFFALO 

John  G.  Schuler  Meeting  With  Much  Success 
With  That  Line  of  Machines 

Buffalo,  N.  Y.,  May  5. — An  aggressive  campaign 
on  the  Sonora  talking  machine  is  being  con- 
ducted by  John  G.  Schuler,  dealer  at  1394  Main 
street,  this  city.  L.  M.  Cole  is  manager  of  this 
department. 

"The  Gibson-Snow  Co.,  Sonora  jobbers  of 
Syracuse,  are  looking  to  us  to  lead  the  race  in 
Sonora  sales  in  Buffalo  in  1917,  and  if  persistent 
effort  counts,  we  will  make  good,"  said  Mr.  Cole. 


HANDS -PLAYERS  JOHN.  G.  SCHULER  PHONOGRAPHS 


J.  G.  Schuler's  Sonora  Window 

Mr.  Schuler  has  a  distinctive  new  store,  shown 
herewith,  which  he  has  occupied  nearly  a  year. 
He  has  an  attractive  new  sign,  featuring  the 
Sonora  blue  bell,  with  a  background  of  buff, 
Venetian  curtains.  The  letters  are  in  gold  and 
black. 


INCORPORATED 

A  certificate  of  incorporation  has  been  issued 
to  Rosen's  Talking  Machine  Co.,  of  Boston. 
The  capitalization  of  the  concern  is  $50,000,  the 
incorporators  being  Harry  Rosen,  Sol.  M. 
Sugerman  and  Benj.  H.  Sugerman. 


Efficiency— Not  Quantity 

The  G.  T.  Williams  Co.  aims  to  provide  its 
dealers  with  efficient  service,  and  with 
this  idea  in  mind,  it  is  not  a  question 
of  how  many  dealers  we  can  serve,  but 
how  Well  we  can  serve  those  on  our  lists. 

G.  T.  Williams  Co.  Service 

Is  therefore  based  on  a  spirit  of  co- 
operation and  assistance  that  is  the 
true  foundation  of  Victor  success  and 
achievements. 

G.  T.  WILLIAMS  CO. 

Victor  Wholesale  Exclusively 
217  Duffield  Street  BROOKLYN,  N.  Y. 
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METEOR 


"The  Star  of  the  Talking 
Machine  World" 


v 


ITAL— 


<I  Pleasing  to  the  eye — 

«I  Is  METEOR'S  housing  shell— 

€|The  house  around  the  "soul"  of  the  instrument, 

C|  Is  the  cabinet ! 

q  The  METEOR  CABINET— 

<JIs  furniture  "de  luxe!" 

CJfThe  "cut  design"  on  this  page 

q  Lends  the  realization, 

«IOf  beautiful  "lines!" 

<|The  same  design  four  corner  post  effect, 

<I  Of  selected,  quarter  sawed,  black  walnut, 

<I  Conveys  the  immediate  impression, 

<JOf  "individual  richness!" 

^  A  frame  and  Lid  structure — 

<fOf  the  same  material, 

«I  Strengthens  the  picture  of  "MASTER  WORKMANSHIP  \" 
q  Panels  of  the  finest  grade,  five  ply,  three-quarter  inch, 
<I  Mahogany— 

<J  Announce  the  finishing  touch  of  "genius!" 


F 


RONT— 

tfl  Distinctive  Individuality,  is  METEOR'S  proudest  possession! 

<f  Straight  front,  elegant  facing, 

q Without  the  "jarring"  effect  of  superfluity! 

<][No  knobs,  or  doors,  or  hinges,  no  hardware — 

€][  To  affront  your  finer  sensibilities — 

q  Elegance,  melting, 

<I  Into  METEOR  PERSONALITY, 

€J  Giving  the  much  desired  rich  appearance, 

q  Of  a  musical  instrument, 

q  Not  that  of  a  "mere"  machine ! 


Model  75— Nickel  Plated,  $75.00 
Model  85— Gold  Plated,  $85.00 
Height,  46"— Width,  20"— Depth,  23^" 


F|ISAPPEARING  DOOR— 


R 


<I  Heralding  the  greatest  advance  in  PHONOGRAPH  CABI- 
NETS! 

<I  Another  "distinctive"  METEOR  feature— 

€J  Operating  on  "slides" — 

<][  Permitting  "its"  use  as  a  SPIELF,  on  which, 

q  To  lay  books  or  records ! — 

Cfl  Noiseless ! 

q  When  RECORD  CABINET  is  open 

q  There  are  no  swinging  doors  to  annoy  or  impede  you, 

IJ  Or  destroy  the  beautiful  "lines"  of  a  beautiful  CABINET ! 

EAR— 

tf  While  not  visible  to  the  eye, 

qis  visible  to  the  "senses," 

€J  Therefore,  we  have  made  the  "back," 

€J  Of  this  incomparable  CABINET, 

q  Of  the  same  high  grade  material  as  the  "front," 

q  With  the  same  honest  regard  for  perfected  detail. 
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T 


ONE— 

^Is  the  "SOUL"  of  the  METEOR— 
^Executing  the  "ultimate"  in  sound — 
•lEasing  the  "sense," 
CJWith  a  thought  of  the  "SUBLIME"— 
•IThe  "exquisite"  modulations — 
IJThe  "HUMAN  SWEETNESS," 
«JOf  METEOR  "Tone"! 
•flRanks  METEOR— 
tJJUSTLY— 

CJTHE  STAR  of  the  "Talking  Machine"  World ! 


UNIVERSAL  TONE  ARM— 
IJPermits  the  use — 
<|Of  "any"  make  of  record ! 

tJThe  "distinct"  advantage  of  buying  a  record  that 

pleases, 
<JIs  yours ! 

^Knowing  that  METEOR  will  play  it! 


T 


S 


ONE  MODIFIER— 

^Positive  control  of  "VOLUME"  while  playing, 
•JBy  the  "slightest"  manipulation  of  your  fingers. 
<i Giving  you  the  satisfaction  of  "personal  touch" ! 
•INot  a  "guess"  control, 

<JBut  the  amalgamation  of  your  "style"  with  that  of  the 
^Artist's ! 

OUND  FLOW  ADJUSTER— 

^"Exactness"  of  PRESSURE— 
<IBy  touching  a  SCREW— 

CJYou  can  control  the  "pressure"  of  the  "needle" ! 

•HOn  the  record  as  it  plays — 

CJThus  prolonging  the  "life"  of  the  record — 

•JAt  the  same  time,  obtaining  the  "exactness," 

•JThat  perfect  "rendering"  demands! 

•JAlike  unto  the  "pressure"  of  the  "Master's"  bow, 

•JUpon  the  sensitive  string  of  his  "STRADIVARIUS" ! 

<IThe  "art"  of  Phonograph  PERFECTION,  truly,  is  in 

"exactness" 
CfOf  PRESSURE— 
CjJMETEOR  has  it! 


Model  75— Nickel  Plated.    Model  85— Gold  Plated— Mahogany  or  Walnut. 

SALE  AGREEMENT 

(This  is  not  an  order) 

This  agreement  entered  into  this  day  of  

917  between  The  Meteor  Motor  Car  Company,  a  corporation  of  Piqua,  Ohio,  hereinafter  called  the  manufacturer  and 


 hereinafter  called  the  dealer. 

Vitnesseth  : 

1.  The  manufacturer  hereby  agrees  to  sell  Meteor  Phonographs  to  the  dealer  only  in  the  City  of  

tate  of.  subject  to  the  following  conditions. 

2.  The  dealer  agrees  to  order  one  Meteor  Phonograph  at  time  of  signing  this  agreement  and  to  order  and  pay  for  one 
r  more  Meteor  Phonographs  each  and  every  thirty  (30)  days  thereafter  during  the  life  of  the  agreement. 

3.  All  Meteor  Phonographs  sold  the  dealer  by  the  manufacturer  to  be  shipped  C.  O.  D.  or  Bill  of  Lading  attached  to 
ight  draft. 

4.  The  manufacturer  guarantees  all  Meteor  Phonographs  to  be  free  from  defective  material  and  will  replace  any 
lachines  or  refund  any  money  paid  on  any  machines  provided  same  are  returned  with  charges  prepaid  within  ten  days  from 
eceipt  of  same  by  the  dealer  and  same  are  found  to  be  defective  as  claimed  by  the  dealer. 

5.  This  agreement  expires  by  limitation  July  1,  1918. 
iccepted 

THE  METEOR  MOTOR  CAR  COMPANY  Signed  


Pres.  and  Gen.  Mgr. 

DEALER'S  ORDER 

'he  Meteor  Motor  Car  Company,  Date. 
Piqua,  Ohio. 

ientlemen : — 

Please  enter  my  order  for  the  following  to  be  shipped  as  soon  as  possible  by  . 


Freight  or  Express 


No. 

Model 

Finish 

Price  Each 

Total 

75 

$27.50 

85 

36.50 

Diamond  Point  Needles  (for  Edison  Records) 

2.25 

Sapphire  Ball  Point  Needles  (for  Pathe  Records) 

.25 

This  order  is  placed  with  the  understanding  that  the  above  machines  can  be  returned  with  charges  prepaid  in  five  days 
rom  receipt  of  same  if  not  entirely  satisfactory. 

Signed  


TEAR  OUT,  FILL  IN  AND  MAIL 
Wire  Model  Number  and  Finish  at  Time  of  Mailing.   The  First  Order  From  Your  City  Will  Have  Preference. 

fHE  METEOR  MOTOR  CAR  CO.,  Piqua,  Ohio,  U.  S.  A. 
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THE  INCREASE  OF  SHELLAC  PRICES 

Nearly  Three  Hundred  Per  Cent.  Increase  in 
Price  of  This  Essential  to  Record  Making 
Since  the  Beginning  of  the  War 

It  has  been  stated  at  various  times  that  the 
leading  talking  machine  companies  have  made 
no  increases  in  the  wholesale  prices  of  their 
products  despite  the  fact  that  all  materials  enter- 
ing into  the  manufacture  of  either  machines  or 
records  have  increased  tremendously  in  price. 

Just  what  this  increase  has  meant  in  matter 
of  records,  for  instance,  will  be  appreciated  when 
it  is  stated  that  shellac,  which  represents  ap- 
proximately five-eighths  of  the  material  that 
enters  into  the  making  of  a  better  class  of  rec- 
ords and  could  be  purchased  before  the  war  in  the 
neighborhood  of  20  cents  per  pound,  has  reached 
within  very  recent  times  a  top  price  of  74  cents 
per  pound,  and  even  at  that  price  was  almost 
unobtainable.  Within  the  last  week  or  two  it 
had  dropped  to  about  54  cents  per  pound,  but 
it  is  believed  that  any  further  change  in  price 
will  be  in  an  upward  direction. 

Absorbing  a  275  per  cent,  increase  on'  one 
item  alone  without  passing  the  increase  along  to 
the  trade  indicates  that  talking  machine  and 
record  manufacturing  is  really  on  an  efficiency 
basis. 


GIVE  DINNER  TOW.  L.  SPRAGUE 

Friends  of  Columbia  Co.  Manager  in  Buffalo 
Give  Him  Farewell  Entertainment  Before  He 
Leaves  for  Important  New  Post  in  the  West 

Buffalo,  N.  Y.,  May  4. — A  large  gathering  of 
friends  and  business  associates  recently  tendered 
a  dinner  at  the  Hofbrau,  this  city,  to  W.  L. 
Sprague,  who  has  taken  up  his  new  duties  as 
Northwestern  manager  of  the  Columbia  Grapho- 
phone  Co.,  with  headquarters  in  Minneapolis. 
For  the  past  nine  years  Mr.  Sprague  was  mana- 
ger of  the  Western  New  York  territory  of  the 
company,  with  headquarters  in  this  city.  The 
purpose  of  the  dinner  was  to  pay  tribute  to  Mr. 
Sprague  for  his  co-operation  and  assistance  in 
helping  the  dealers  build  up  their  business. 
Among  those  who  attended  were  W.  C.  Cobin, 
D.  O.  Cloud,  William  Rost,  M.  Turchin,  A. 
Dankman,  A.  H.  Bridgeman,  W:  L.  Sprague  and 
C.  M.  Wall.  The  speakers,  including  Mr.  Wall, 
assistant  manager  in  Buffalo,  expressed  regret 
that  Mr.  Sprague  was  departing  from  the  ter- 
ritory and  wished  him  godspeed  and  success  in 
his  new  field.  Mr.  Wall  also  emphasized  the 
co-operation  and  ability  which  Mr.  Sprague 
showed  as  manager  of  the  Buffalo  store.  Mr. 
Sprague's  successor  here  is  O.  M.  Kiess,  of 
Toledo. 

Mr.  Sprague  has  spent  practically  his  entire 
business  career  with  the  Columbia  Co.,  having 
been  with  the  firm  for  the  past  eighteen  years. 
He  joined  the  company  when  it  first  opened  in 
Boston,  Mass.  His  early  success  as  wholesale 
man  promoted  him  to  assistant  manager  of  the 
Boston  store,  after  which  he  was  made  manager 
of  the  Toledo  store  before  coming  to  Buffalo. 


DISTRIBUTORS  FOR  THE  "RECRUIT" 

Thornell-Manton,  Inc.,  New  York,  have  been 
appointed  sole  distributors  for  a  new  talking 
machine  known  as  the  "Recruit."  This  machine 
is  portable  and  its  mechanical  equipment  in- 
cludes a  universal  tone  arm,  motor  and  sound 
box  that  have  been  found  satisfactory  under 
the  most  exacting  conditions.  The  "Recruit"  is 
attractive  in  appearance,  and  because  of  its  port- 
ability is  particularly  adaptable  for  use  in  the 
soldiers'  camps  and  for  vacation  purposes. 


The  Operollo  Phonograph  Co.,  of  Detroit, 
Mich.,  capitalized  at  $50,000,  has  been  incor- 
porated by  W.  J.  Kaufman,  Otto  Rosenbush 
and  Leo  J.  Woodle. 


The  Phonograph  Shop,  Inc.,  of  Dallas,  Tex., 
has  been  incorporated  with  a  capitalization  of 
$20,000  by  A.  H.  Curry,  E.  W.  Curry  and  G.  H. 
Mansfield. 


HANDLING  WARTIME  BUSINESS 

"System"  Offers  Some  Advice  Based  Upon  Ex- 
periences in  England 

That  those  members  of  the  talking  machine 
trade  who  look  for  a  wartime  business  that  is 
normal  or  better  are  not  laboring  under  hallu- 
cinations is  indicated  from  comments  on  trade 
conditions  in  publications  outside  the  trade.  In 
a  section  of  the  magazine  "System,"  devoted  to 
Plans  for  Handling  Wartime  Business,  the  fol- 
lowing plan,  coming  from  England,  is  offered 
to  talking  machine  men: 

"If  England's  experience  can  be  taken  as  a 
guide,  the  best  steps  those  handling  talking 
machines  and  records  can  take  is  to  put  in  a 
large  stock  with  a  view  to  filling  an  unusual 
demand. 

"In  wartime  those  who  stay  at  home  often 
crave  an  unusual  amount  of  home  diversion  and 
seem  to  get  it  largely  from  music.  The  sale 
of  instruments  and  records  in  the  European 
countries  has  been  unprecedented — the  demand 
is  not  only  for  patriotic  airs,  but  for  nearly 


any  kind  of  records.  There  has  also  been  a 
great  demand  for  portable  machines  that  can  be 
used  in  the  camps  and  in  the  hospitals. 

"This  example  of  wartime  sales  stimulation  is 
typical.  Look  around  for  the  reactions  in  your 
lines — there  are- chances  for  you  to  render  serv- 
ice that  will  directly  help  the  country." 

A  NEW  DOMESTIC  DISTRIBUTOR 

Philadelphia,  Pav  May  9. — A  contract  has  been 
closed  with  the  well-known  music  house  of 
M.  D.  Swisher,  located  at  115  South  Tenth  street, 
Philadelphia,  whereby  they  will  act  as  a  dis- 
tributor for  the  new  line  of  Domestic  talking 
machines.  At  one  time  this  house  handled 
talking  machines,  but  voluntarily  relinquished 
their  contract  and  have  not  been  active  in  the 
talking  machine  business  for  some  time. 

The  Swisher  Music  House  is  one  of  the  old- 
est and  most  favorably  known  establishments 
in  the  wholesale  music  trade;  their  re-entry  into 
the  talking  machine  industry  with  the  new  Do- 
mestic line  will  no  doubt  result  in  their  be- 
coming a  substantial  factor  in  the  trade. 


Stewart] 
Model  E 


Another  ^HeWtVlb  Phonograph 

One  of  a  Complete  Cabinet  Line 

Specifications    Solid  mahogany  case,  piano  finish;  18  inches  wide;  20  inches  deep;  15 
mm   j  |  ur,,       inches  high.    Double  spring  silent  motor;  12-inch  turn  table;  auto- 
matic  stop  and  combined  tone  arm  and  sound  chamber. 

One  of  the  "Stewart"  line  of  cabinet  phonographs,  ranging  from  $10.00  up  to  prices 
for  our  solid  mahogany  and  walnut  floor  cabinets,  that  will  without  question  aston- 
ish the  phonograph  world.  The  original  design,  quality,  and  finish  of  cabinets ;  the 
high  class  equipment;  the  original  and  unique  combined  tone  arm  and  sound  chamber 
causing  sweeter,  more  natural,  and  truer  reproductions  from  all  records,  at  our  prices 
will  place  "Stewart  Cabinet  Phonographs"  in  a  dominating  position. 

EXCLUSIVE  DEALER  AGENTS 

Will  be  appointed  for  the  sale  of  our  new  line.  We  solicit  agency  applica- 
tions for  territory  not  assigned.  For  dealers  who  are  in  a  position  to 
properly  represent  us  and  go  after  the  enormous  "Stewart"  business  in  a 
big  way  we  have  a  very  attractive  proposition.  Address  your  application 
to  Agency  Department  at  once. 


Our  full  line  will  be  on  display  at  the 
National  Music  Show  Chicago,  May  19-26 

Anticipate  your  requirements  for  the  $6.50  "Stewart"  and  $10.00  "Stew 
art  Outfit."    Our  dealers  have  lost  literally  thousands  of  sales  in  the 
past  owing  to  our  inability  to  meet  their  demands.    Place  your  order  now 
for  summer  and  fall  shipments,  thus  making  certain  of  deliveries  and 
protection  against  advanced  prices.       Write  for  Special  Offer. 


STEWART  PHONOGRAPH  CORP.  4 

1800  George  Street  CHICAGO,  ILL. 


m 

v  ■ 


List  $10.00 
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The  dealer  who  makes  a  study  of  sales  possibilities 
chooses  carefully  his  basic  cabinet  line 


No.  58 

Victor  IX  Record  Cabinet 


No.  61 

Columbia  Favorite  Record  Cabinet 


Constitute  a  Basic  Line 


No.  68 
Pathe  Record  Cabinet 


Accommodating  all  Phonographs  and  Talking  Machines 


WRITE  FOR  CATALOG 
Noll8 

A  Book  De  Luxe 


Saginaw,  W.  S.  Michigan 


No.  C  135    Edison  Amberola 
50  Recoid  Cabinet 


LARGER  QUARTERS  FOR  HOFFAY  CO. 

Talking  Machine  Manufacturers  Acquire  In- 
creased Space  at  3  West  Twenty-Ninth  Street 
to  Take  Care  of  Steadily  Growing  Business 


The  Hoffay  Talking  Machine  Co.,  Inc.,  which 
some  months  ago  opened  offices  at  500  Fifth 
avenue,  where  it  seemed  the  space  would  be 
ample,  have  been  compelled  to  move  to  larger 
quarters  at  3  West  29th  street,  New  York. 

The  Hoffay  Talking  Machine  Co.  are  manu- 
facturers of  the  Hoffay  talking  machine,  which  in- 
cludes a  number  of  special  features,  including  the 
Hoffay  Automatic  Adopter,  the  Hoffay  Two- 
Prong  Reproducer,  and  the  Hoffay  Tone  Arm, 
the  prices  of  the  machines  ranging  from  $85 
to  $235.  The  Hoffay  Adopter  is  an  unique  de- 
vice that  permits  of  the  playing  of  all  kinds 
of  records. 

Mr.  Hoffay,  head  of  the  company,  who  credits 
much  of  the  demand  for  his  product  to  the  re- 
sults of  his  advertising  in  The  Talking  Machine 
World,  said  recently: 

"The  demand  that  I  have  been  receiving 
really  astonishes  me,  but  we  are  well  equipped 
to  go  the  limit.    Our  factory  is  in  perfect  con- 


dition and  we  have  absolutely  no  thought  of 
curtailing  the  advertising  or  sales  measures  as 
we  originally  planned  them.  In  fact,  the  busi- 
ness we  have  received  encourages  us  to  ex- 
tend our  original  endeavors." 

Mr.  Hoffay  has  some  interesting  ideas,  con- 
cerning the  small  shop  that  sells  records.  He 
says:  "Why  not  try  to  sell  more  records  by 
bettering  the  manner  of  demonstrating?  Put 
on  a  Hoffay  talking  machine  instead  of  a  cheap- 
er instrument,  and  the  business  of  trying  record 
after  record  before  a  sale  is  made  will  be  elim- 
inated. The  idea  of  a  pure,  clear  tone  will  im- 
mensely aid." 


POSTER  TO  HELP  SUMMER  BUSINESS 

Victor  Co.  Sends  Valuable  Advertising  Aid  to 
Its  Dealers — Should  Act  as  an  Incentive — 
New  Record  Catalog  Just  Announced 


HEBREW=JEWISH  RECORDS 


The  international  record  department  of  the 
Columbia  Graphophone  Co.,  New  York,  has  just 
issued  a  new  catalog  of  Columbia  Hebrew-Jew- 
ish records  which  contain  all  the  selections 
listed  by  the  company  in  these  languages.  The 
attention  of  Columbia  dealers  is  called  to  the 
fact  that  the  Columbia  Co.  has  under  exclusive 
contract  five  of  the  greatest  singers  of  Jewish- 
Hebrew  records,  comprising  Rosenblatt,  Zu- 
weiler,  Silbert,  Blank  and  Nedoff. 


LARGEST 
STOCK  of 
MACHINES  and 
RECORDS 

in  the 

WEST 


C  URTI  S^%TQLYEAR 


PACIFIC  COAST 


SOME  GOOD 
TERRITORY 
OPEN  TO 
RESPONSIBLE 
PARTIES 


509  So.  Ma/a/  Sr  Los  Angeles,  Cal. 


Victor  advertising  literature  for  May  includes 
a  most  effective  special  poster  that  serves  to 
inaugurate  the  campaign  of  the  Victor  dealer 
for  summer  business.  The  poster  measures  three 
feet  long,  eighteen  inches  deep,  and  is  printed 
in  bright  colors  and  shows  a  trio  of  attention 
commanding  views  of  summer  scenes,  one  a 
small  Victrola  entertaining  a  party  of  camp- 
ers by  the  camp  fire  in  the  evening,  a  second 
showing  a  party  of  guests  on  the  piazza  of 
a  summer  home  listening  to  the  music  of  a 
Victrola  XVII,  and  a  third  presenting  a  view 
of  guests  at  a  summer  hotel  dancing  to  the 
music  of  a  Victrola  XVI.  The  poster  should 
attract  a  vast  amount  of  attention  and  like- 
wise considerable  business. 

The  live  dealer  will  not  rest  content  with 
placing  the  poster  in  his  window  and  expecting 
Victor  advertising  to  do  the  rest,  but  will  sim- 
ply use  the  poster  as  an  incentive  to  an  ener- 
getic summer  campaign  of  his  own  planning. 

There  is  also  included  in  the  latest  literature 
the  announcement  in  poster  form  of  the  new 
catalog  of  Victor  records  for  May,  1917,  an  im- 
posing volume  of  498  pages,  compiled  with 
the  usual  Victor  efficiency. 


SMALL  FIRE  AT  PLANT 

Orange.  N.  J.,  May  7. — A  fire  occurred  in  the 
plant  of  Thos.  A.  Edison,  Inc.,  here  last  week 
which  caused  much  excitement  in  the  locality 
of  the  plant,  although  the  damage  done  was 
slight.  A  quantity  of  pulverized  material  used 
in  the  manufacture  of  disc  records  caught  fire  in 
some  unknown  manner,  the  fire  occurring  in  the 
structure  known  as  Building  19,  and  the  dense 
smoke  made  the  conflagration  appear  much 
worse  than  it  really  was.  Some  damage  was 
done  by  water  to  the  disc  powder;  that's  all. 
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Food  For  Thought- 

A  record  may  be  played 
from  five  to  ten  thousand 
times  with 

B  &  H  Fibre  Needles 


without  showing  any 
signs  of  wear. 

Think  what  this  means  to 
you — as  a  sales  argument ; 
to  your  customer — as  an 
investment ! 


B  &  H  FIBRE  MFG.  CO. 

33-35  W.  Kinzie  St.  CHICAGO,  ILL. 
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WAR  SITUATION  HAS  NO  EFFECT  ON  TRADE  IN  DETROIT 

Talking  Machine  Business  Keeps  Up  at  Usual  Pace— Wallace  Brown  Store  to  Handle  Brunswick 
Phonographs  and  Pathe  Records  Exclusively— Some  Excellent  Window  Displays 


,  Detroit,  Mich,  May  8.^  We  can  say  truthfully 
that  war  has  not  in  the  least  invaded  the  prog- 
ress of  the  retail  talking  machine  business  in 
Detroit.  If  anything,  it  seems  to  have  stimu- 
lated the  business.  The  popular  dance  numbers 
and  the  popular  vocals  are  just  as  much  in 
demand  as  ever,  while  there  is  really  a  dearth 
of  the  patriotic  numbers.  Jobbers  are  order- 
ing machines  in  larger  quantities  than  ever,  and 
the  general  opinion  around  this  part  of  the 
country  is  that  the  coming  fall  is  going  to  make 
the  fall  of  1916  "look  like  a  panic"  as  far  as 
actual  phonograph  and  record  sales  are  con- 
cerned. The  only  way  in  which  the  war  is  af- 
fecting the  talking  machine  retailers  is  that  it 
is  taking  the  young  salesmen  from  their  stores; 
this  applies,  however,  only  to  the  large  down- 
town stores,  such  as  Hudson's,  Grinnell's,  Stras- 
burg's,  the  Edison  Shop  and  Wallace  Brown's. 
R.  B.  Ailing,  of  the  Edison  Shop,  says  he  is 
losing  four  of  his  employes,  who  are  going  to 
enlist.  George  Middleton,  at  Wallace  Brown's 
Brunswick  Shop,  expects  to  go  as  a  commis- 
sioned officer. 

The  surprise  of  the  past  month  was  the  com- 
plete change  in  policy  at  the  Wallace  Brown 
store,  31  East  Grand  River  avenue.  Mr.  Brown 
has  taken  on  the  Brunswick  line  exclusively, 
relinquishing  the  Edison  line.  This  means  that 
he  is  also  handling  Pathe  records,  although  he 
hasn't  the  exclusive  franchise  on  these  for  De- 
troit. The  Wallace  Brown  store  has  been  com- 
pletely changed  to  handle  the  new  line,  both 
inside  and  out;  more  booths  have  been  added; 
there  is  an  entire  new  front  and  change  of  en- 
trance; a  stairway  to  the  basement  for  the 
Brunswick  billiard  tables,  and  new  furnishings 
throughout  the  store,  making  it  rank  with  the 
finest  phonograph  shops  anywhere.  Mr.  Brown 
intends  to  expand  further,  having  taken  a  lease 
of  the  adjoining  store  at  35  East  Grand  River, 
of  which  he  gets  possession  about  August  1; 
this  will  give  him  one-third  more  room  and  will 
add  at  least  three  or  four  more  booths,  as 
well  as  a  larger  reception  room  and  increased 
space  in  the  basement. 

The  public  opening  of  the  Wallace  Brown 
store  as  an  exclusively  Brunswick  shop  took 
place  Saturday,  April  28,  and  from  the  large 
crowds  who  flocked  there  all  day  and  evening 
it  was  apparent  that  Wallace  Brown  had  a  lot 
of  friends  and  had  made  an  impression.  The 
store  was  literally  crowded  with  flowers  sent 
him  by  friends.  Mr.  Brown  is  conducting  a 
monster  advertising  campaign  to  introduce  his 
new  line. 

A.  A.  Grinnell,  treasurer  of  Grinnell  Bros.,  and 
general  managing  director  of  the  Victrola  de- 
partment at  wholesale,  spent  a  few  ■  days  the 
first  week  in  May  in  New  York.  He  also  vis- 
ited the  Victor  factory. 

We  must  not  fail  to  compliment  some  of  the 
Detroit  phonograph  stores  for  their  most  ex- 
cellent window  displays  during  the  past  thirty 
days.  Those  at  Summerfield  &  Hecht,  People's 
Outfitting  Co.,  Grinnell  Bros.,  J.  L.  Hudson 
Co.,  Wallace  Brown,  and  the  Max  Strasburg 
Shop  have  been  out  of  the  ordinary,  novel  and 
attractive.  It  seems  that  the  downtown  shops 
of  Detroit  are  really  competing  with  each  other 
to  see  who  can  have  the  finest  window — and  this 
is  a  fine  spirit.  Good  windows  are  bound  to 
create  more  interest  in  the  talking  machine  in- 
dustry. Really,  we  never  believed  it  possible  to 
get  so  many  unique  window  displays  with  talk- 
ing machines.  The  writer  •  can  recall  not  so 
many  months  ago  when  a  leading  dealer  said: 
"It's  hard  to  get  up  something  new  for  your 
phonograph  window;  all  you  can  put  in  is  a  few 
machines  and  some  cards  and  records."  But 
that  dealer  has  found  out  that  he  was  wrong. 
Th  ere  is  always  something  new  in  the  win- 
dows of  the  downtown  dealers,  and  these  win- 
dows are  well  worth  watching  for. 

The  J.  L.  Hudson  Co.  store  is  now  handling 
^onora  phonographs  in  addition  to  Victrolas. 
Ed  Andrew,  manager  of  the  talking  machine  de- 


partment, would  not  say  whether  this  line  was 
to  be  kept  permanently,  but  he  did  admit  that 
they  were  selling  a  great  many  Sonora  machines 
and  that  Victrola  business  was  better  than  ever. 

The  Edison  Shop  is  spending  an  unusual 
amount  of  money  for  advertising  in  the  daily 
newspapers,  featuring  its  free  concerts. 

The  Detroit  Talking  Machine  Dealers'  Asso- 
ciation at  its  April  monthly  meeting  did.  not 
take  up  anything  special.  There  were  general 
discussions  involving  all  phases  of  the  business. 

Detroit  dealers  are  simply  holding  up  the 
accounts  of  men  who  enlist  in  the  Army  or 
Navy.  The  men  won't  have  to  resume  pay- 
ments until  they  return  from  the  war. 

Newcomb,  Endicott  &  Co.  deny  absolutely 
that  they  will  add  a  talking  machine  depart- 
ment. C.  A.  Newcomb  says  that  while  ,many 
manufacturers  have  been  to  see  them  relative 
to  installing  their  lines,  none  of  them  have  been 
accepted  and  would  not  with  the  store's  present 


lack  of  space  for  various  other  departments. 

One  of  these  days  the  J.  L.  Hudson  Co.  will 
have  a  larger  piano  and  music  store.  Plans 
are  all  completed  for  the  erection  of  two  ten- 
story  buildings  on  property  at  186-188-190 
Woodward  avenue.  The  piano  and  Victrola  de- 
partments now  occupy  the  building  at  188-190 
Woodward  avenue.  Work  on  the  new  buildings 
will  start  in  1918,  and  while  they  are  being 
constructed  the  piano  and  Victrola  departments 
will  be  moved  to  some  other  part  of  the  store. 
When  both  are  completed  these  departments 
will  occupy  five  or  six  floors  of  the  new  build- 
ings, taking  in  both  buildings  instead  of  just 
one  as  at  present.  The  result  will  be  more 
booths,  and  increased  stocks  and  greater  fa- 
cilities in  the  Victrola  department. 

Grinnell  Bros,  are  pushing  the  "Record  Lite" 
attachment  for  Victrolas,  which  gives  its  own- 
er correct  light  in  aiding  him  to  insert  the 
needle  and  properly  start  the  machine. 

Henry  S.  Doran  spent  a  part  of  April  on 
an  extended  trip  through  the  South.  He  oper- 
ates the  Henry  S.  Doran  Co.  Victor  and  Colum- 
bia lines  at  45  Michigan  avenue. 


Thrice  Checked 

Each  Record  in  every  order  we  ship  to  Vic- 
tor Dealers  is  checked  by  three  different  indi- 
viduals. 

Three  times  the  number  of  each  Record 
is  checked  against  the  number  called  for 
on  the  original  order.  By  this  method  we 
are  certain  that  no  mistake  has  been  made  in 
filling  the  order. 

The  ^triple  checking  of  Records  is  but  one 
phase  of  our  organization  of  "Service"  to 
Victor  Dealers. 


The  Oldest  Victor  Distributors  in  the  South  West 

KANSAS  CITY,  MO. 
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The  Phonomotor 


The  perfect  Electric  Motor.  Positively  Noiseless.  Never  out  of  order. 

The  Motor  in  your  Phonograph,  one  of  its 
most  essential  features,  must  always  be  right. 


An  Opportunity 
for  Dealers 


Xou  accomplish  this  by  installing 

The  Phonomotor 


Indispensable  to 
Manufacturers 


An  Electric  Motor 
with  an  Automatic 
Stop  of  Precision 

Complete  in  equip- 
ment for  immediate 
installation  in  all 
makes  of  instru- 
ments. Prompt, 
silent,  dependable. 
Guaranteed.  Uni- 
versal on  110-120 
volts,  A.  G  orDX. 


PERFECT  TEMPO  ALWAYS 


Embodies  the  only 
device  for  silencing 
the  motor  upon  an 
alternating  current 
drive,  for  which  a 
patent  was  ever 
applied  and  granted. 
Mechanically  per- 
fect. High  grade  in 
material  and  work- 
manship. 


OTHER  electric  motors  have  been  sold  for  talking  machines  with 
little  knowledge  of  actual  requirements.   The  PHONOMOTOR 
is  the  product  of  expert  research,  and  by  actual  test  has  met 
every  condition  satisfactorily.     The  devices  are  patented,  and  the 
trade  mark,  coined  by  the   inventor  is  registered   in  Washington. 

IMPORTANT  TO  DEALERS 

Investigate  this  unusually  valuable  proposition 

NO  MORE  WINDING  OR  RUNNING  DOWN  OF  MACHINE 

The  pleasure  of  possessing  a  talking  machine  is  wondrously  enhanced 
by  the  installation  of  the  PHONOMOTOR. 

The  opportunity  knocks  at  your  door  to  make  a  big  profit  by  installing 
a  guaranteed,  noiseless  electric  motor  in  machines  containing  spring 
motors.  The  change  from  spring  motors  to  electric  motors  is  easily 
accomplished  without  the  use  of  a  skilled  mechanic.    No  defacement 

o  f  the  case. 

Write  for  full  details 

GEORGE  CLAY  COX 


c/o  J.  W.  MARTIN  &  BRO. 


73  STATE  STREET 


ROCHESTER,  N.  Y. 
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Every  day  it  becomes  clearer  that  the  talking 
machine  dealer  who  keeps  in  touch  with  the  times, 
and  who  looks  a  little  way  into  the  tuture,  is  in  the 
same  position— he  simply  cannot  get  away  trom 
Columbia  Grafonolas  and  Columbia  Double  Disc 
Records. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolwortb  Building,  New  York 


NEW  HOME  FOR  AMERICAN  T.  M.  CO. 


Victor  Distributors  in  Brooklyn,  N.  Y.,  Settled 
in  New  Building  at  365  Livingston  Street — 
Enjoy  Greatly  Increased  Facilities 


to  Manhattan  and  from  the  Flatbush  terminal 
over  the  Long  Island  Railroad  and  connecting 
roads  to  points  in  Long  Island,  and  for  that 
matter  throughout  the  country. 


The  American  Talking  Machine  Co.,  well- 
known  Victor  distributors,  Brooklyn,  N.  Y.,  are 
now  settled  in  their  new  building  at  365  Liv- 
ingston street,  only  a  few  doors  from  their 
former  location.  The  building,  which  was  erected 
especially  to  meet  the  requirements  of  the  Amer- 
ican Co.,  is  four  stories  high,  built  of  light 
colored  brick  and  is  most  attractive  in  appear- 
ance. The  company  moved  late  last  month  and 
as  much  attention  has  been  given  to  prepara- 
tions, that  the  transfer  of  the  stock  was  accom- 
plished without  loss  of  time. 

The  offices  of  the  company  are  located  on  the 
main  floor,  where  also  will  be  found  the  show- 
rooms. The  second  floor  is  devoted  entirely 
to  the  stock  of  records,  and  a  special  shipping 
room  exclusively  for  records  is  found  in  that 
department.  A  number  of  improvements  for 
listing  and  taking  care  of  the  record  stock  have 
been  installed,  all  of  them  designed  to  promote 
convenience  and  give  Victor  service  to  dealers 
in  the  matter  of  order  filling  and  shipments. 

The  third  and  fourth  floors  are  used  for  the 
storage  of  Victrolas,  and  the  company's  well- 
equipped  repair  department  is  also  located  on 
the  latter  floor.  The  lighting  arrangements 
throughout  the  building  are  of  the  modern,  semi- 
direct  type. 

The  quarters  of  the  American  Talking  Ma- 
chine Co.  are  conveniently  located  for  shipping 
throughout  the  metropolitan  district  by  surface, 
L  or  subway  cars,  over  the  bridges  by  wagon 


INSTALLS  ATTRACTIVE  BOOTHS 


BRUNSWICK  STORE  IN  KANSAS  CITY 

New  Establishment  Will  Handle  the  Brunswick 
Phonographs  and  Pathe  Records— Elaborate 
Quarters  at  923  Walnut  Street,  That  City 


H.  S.  Ackerman,  Victor  Dealer  of  Greensburg, 
Pa.,  Increases  Facilities  to  Handle  Trade 


Greensburg,  Pa.,  May  7. — H.  S.  Ackem\:ii\ 
proprietor  of  the  One  Price  Music  House,  229 
South  Main  street,  this  city,  who  has  represented 
the  products  of  the  Victor  Talking  Machine 
Co.  almost  from  the  time  of  its  incorporation, 
has  just  completed  the  installation  of  two  at- 
tractive and  spacious  booths  in  his  salesrooms 
to  take  care  of  the  increasing  demands  of  his 
business.  The  booths  are  of  the  portable  type 
and  provided  with  a  new  feature  called  "acoustic 
frames."  The  sides  of  the  booths  are  of  plate 
glass  and  the  ceiling  of  white  syenite  glass, 
which  produces  a  beautiful  effect.  The  interior 
woodwork  is  finished  in  white  ivory  and  the 
exterior  in  mahogany.  Special  lighting  features 
are  also  included. 


SHIPMENT  OF  SONORAS 


Saginaw,  Mich.,  May  7. — Three  hundred  com- 
pleted Sonora  phonographs,  representing  the 
first  carload  of  machines  assembled  and  put  into 
condition  for  instant  use  in  the  Herzog  Art 
Furniture  Co.  plant  in  this  city,  were  shipped  to 
Canada  last  week.  The  cabinets  for  these  ma- 
chines are  being  manufactured  in  the  Herzog 
plant  here  and  the  mechanical  parts  are  being- 
sent  here  from  other  cities. 


Kansas  City,  Mo.,  May  8.— A  local  retail  store 
for  handling  the  Brunswick  talking  machine  and 
Pathe  records  has  been  opened  at  923  Walnut 
street  in  quarters  elaborately  fitted  for  the  pur- 
pose. The  store  will  be  entirely  distinct  from 
the  wholesale  establishment  of  the  Brunswick- 
Balke-Collender  Co.  here  which  distributes  and 
will  continue  to  distribute  the  Brunswick  ma- 
chine. The  company  which  has  been  organized 
to  sell  the  talking  machines  in  Kansas  City  has 
a  former  B-B-C  man,  however,  in  George  C. 
Anderson,  who  has  been  cashier  at  the  Kansas 
City  office  of  the  company  for  ten  years.  Mr. 
Anderson  is  secretary-treasurer  of  the  new  com- 
pany. C.  P.  Young  is  president,  and  W.  C. 
Chesnut,  vice-president.  Mr.  Anderson  resigned 
his  former  position  May  1. 

Paul  Bradford,  manager  of  the  branch  of 
the  Brunswick-Balke-Collender  Co.  at  Kansas 
City,  has  built  considerable  local  retail  trade, 
and  has  a  well-fitted  group  of  demonstration 
rooms  at  1331  Main  street.  These  rooms  are 
valuable  now  for  entertaining  visiting  dealers, 
of  which  the  company  is  getting  a  goodly  string. 
Recent  additions  to  the  list  of  dealers  include 
Butler  &  Son,  of  Kansas  City,  Kan.,  who  have 
sold  many  machines;  the  Doc  &  Brill  Furniture 
Co.,  of  Oklahoma  City;  S.  E.  Brady,  El  Reno, 
Okla.;  G'leim  &  Drake,  Larned,  Kan.,  jewelers; 
J.  W.  Olds,  Winfield,  Kan.,  jeweler;  Harry  B. 
Harris,  Hanover,  Kan.;  Schneitter  Athletic 
Goods  Co.,  St.  Joseph,  Mo. 


IT'S  GROWING— CULTIVATE  IT 

Your  Profits  Will  Grow  With  It! 

The  seed  of  Record  Selling  grows  into  great  big 
profit  plants.  Strict  attention  to  record  possibil- 
ities will  develop  your  present  business  to  twice 
its  size.    And  your  greatest  profit  is  the  sale  of 

VICTOR  RECORDS  via 
PEARSALL  SERVICE 

Uniform  Service  Developed 
To  Its  Highest  Degree 

SILAS  E.  PEARSALL  CO.,  d.sS&rs,  18  W.  46th  St.,  NEW  YORK 
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The  Dealer  Requires  Attractive  CABINETS 
In  Order  to  Develop  High-Class  Trade 


CENTURY  CABINETS 

Are  well  made,  well  finished  and  con- 
structed with  scientific  accuracy.  We 
manufacture  a  line  of  cabinets  that  gives 
the  dealer  valuable  sales  arguments,  for 
they  represent  cabinet  perfection. 

We  would  call  particular  attention  to  our  plan  of  fur- 
nishing a  full  line  of  complete  instruments  in  quantities 
on  a  cost  plus  manufacturing  profit  basis. 

We  manufacture  a  complete  line  of  standard  designs 
or  will  furnish  individual  designs. 


Century  Cabinet  Co.,  25  West  45th  St.,  New  York 
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LARGE  "TALKER"  DEPARTMENT  OPENED  IN  PITTSBURGH 


Kaufman  &  Baer  Department  Store  Devotes  Bi 
Line — Kenneth  Mills  in  Charge  at  Columbia 

Pittsburgh,  Pa.,  May  10. — The  Kaufmann  & 
Baer  department  store  on  May  8  opened  a 
large  and  attractive  talking  machine  section, 
featuring  the  Columbia  line  exclusively.  Ne- 
gotiations for  the  new  department  were  con- 
cluded only  a  month  and  a  half  ago,  and  the 
installation  has  been  made  in  a  remarkably 
short  space  of  time.  A  roomy  portion  of  the 
seventh,  floor  of  the  big  establishment  is  given 
over  to  the  department,  which  comprises  ten 
handsome  parlors.  The  arrangement  and  con- 
struction of  the  booths  is  exceptionally  fine,  no 
expense  having  been  spared  in  perfecting  the 
details.  The  spacious  record  room  is  conven- 
iently situated  in  the  center,  with  five  booths 
on  either  side.  Tasteful  furnishings  and  a  per- 
fect lighting  system  lend  the  department  an 
air  of  distinction. 

H.  C.  Hornberger,  one  of  the  best  known  men 
in  the  retail  talking  machine  field,  has  been 
placed  in  charge.  Mr.  Hornberger  came  here 
from  Indianapolis,  Ind.,  where  he  was  associ- 
ated as  traveling  salesman  for  the  Columbia 
Graphophone  Co.  He  is  by  no  means  a  new- 
comer, however,  as  he  was  formerly  manager 
for  six  years  of  the  talking  machine  depart- 
ment of  the  S.  Hamifton  Co.  in  this  city.  He 
severed  that  connection  a  little  over  a  year  ago 
to  take  up  his  duties  in  Indianapolis.  Under 
Mr.  Hornberger's  able  guidance  the  new  depart- 
ment is  expected  to  prove  one  of  the  most  suc- 
cessful in  the  country. 

Kenneth  Mills  has  become  manager  of  the 
local  branch  of  the  Columbia  Graphophone  Co., 
succeeding  Lambert  Friedl,  who  left  several 
days  ago  to  assume  his  new  duties  as  manager 
of  the  New  York  branch  of  the  same  company. 
Mr.  Mills  was  formerly  manager  of  the  Detroit 
Columbia  branch.  Previous  to  taking  charge 
there  a  year  and  a  half  ago,  Mr.  Mills  was 
assistant  manager   of  the   Pittsburgh  branch. 


g  and  Handsomely  Equipped  Section  to  the  New 
Co.'s  Store — Increased  Business  Reported 


He  made  an  excellent  showing  at  Detroit  and 
in  recognition  of  his  ability  the  company  de- 
cided to  transfer  him  back  to  this  city,  which 
is  one  of  the  largest  and  most  important  units 
in  the  Columbia  chain  of  stores.  His  return 
to  the  local  organization  meets  with  much  ap- 
proval here,  as  Mr.  Mills  has  a  wide  acquaint- 
ance in  the  trade  in  this  territory.  He  took 
charge  on  May  7. 

The  Columbia  Graphophone  Co.  is  rearrang- 
ing its  establishment  and  will  greatly  increase 
its  space.  The  record  department  has  been 
shifted  to  the  second  floor,  and  several  new 
booths  are  to  be  installed  for  taking  care  of 
wholesale  customers.  The  Dictaphone  depart- 
ment of  the  branch  has  been  moved  to  the 
Bessemer  Building,  where  large  new  quarters 
are  occupied.  With  these  improved  facilities 
for  handling  business  the  Columbia  looks  for- 
ward to  a  very  active  Summer  and  Fall  trade. 
Increased  supplies  of  machines  and  records  are 
now  being  received  from  the  factory,  and  Man- 
ager Mills  states  that  the  branch  will  in  a 
short  time  be  able  to  give  enviable  service  to 
the  numerous  Columbia  dealers  throughout  this 
territory. 

The  Buehn  Phonograph  Co.,  Edison  jobbers, 
report  trade  showing  a  handsome  increase.  Al- 
bert Buehn,  president  of  the  concern,  states 
that  larger  shipments  of  both  machines  and 
records  are  being  received,  but  that  there  is  still 
a  shortage  of  the  official  laboratory  models  of 
instruments.  Plans  are  now  being  laid  for 
Autumn  business  and  the  outlook  is  declared 
quite  promising  throughout  this  territory  of  the 
Edison. 

The  Buehn  Phonograph  Co.  announces  that 
there  will  be  a  series  of  four  Edison  tone  tests 
in  the  Pittsburgh  zone  during  the  next  few 
weeks.  Miss  Christine  Miller  will  give  a  re- 
cital for  the  Smith  Music  Store,  Parkersburg, 


W.  Va.,  May  IS.  The  same  noted  artist  will 
sing  for  the  Diamond  Disc  Shop,  Wheeling, 
W.  Va.,  and  for  the  A.  J.  Harter  Co.,  Altoona, 
Pa.,  on  May  24.  Miss  Marie  Morrisey  will  give 
a  tone  test  recital  for  the  J.  R.  Kiligensmith 
store,  Greensburg,  Pa.,  on  May  16.  Invitations 
are  being  issued  for  these  concerts  and  they 
are  attracting  much  attention  among  the  trade 
and  general  public. in  this  section. 

Albert  Buehn  attended  the  convention  of  the 
International  Edison  Phonograph  Dealers  at 
Cleveland,  O.,  May  1  and  2.  F.  E.  Shortell,  of 
the  S.  Hamilton  Co.,  also  attended. 

C.  S.  Gardener,  superintendent  of  the  Edi- 
son factory,  will  visit  the  Buehn  Phonograph 
Co.  this  month. 

George  H.  Rewbridge,  manager  of  the  W.  F. 
Frederick  Piano  Co.  Victor  jobbing  department, 
has  just  returned  from  a  very  successful  trip 
through  the  Ohio  and  West  Virginia  territory. 
He  reports  conditions  among  the  dealers  quite 
favorable. 

Ben  Boycott,  of  the  Frederick  traveling  sales 
staff,  has  resumed  his  work  in  the  Western 
Pennsylvania  section  after  an  illness  of  several 
weeks. 


VISITING  SOUTHERN  DISTRIBUTORS 


Arthur  P.  O'Brien,  president  of  the  Paroquette 
Record  Mfg.  Co.,  has  left  for  the  South  on  an 
extended  business  trip,  during  which  he  will 
visit  the  company's  Southern  distributors  and 
jobbers.  The  sale  of  Par-O-Ket  records  through 
the  South  has  been  increasing  so  fast  that  Mr. 
O'Brien  felt  that  he  should  become  personally 
acquainted  with  the  jobbers  who  have  arranged 
to  handle  the  Par-O-Kets  in  that  section  of  the 
country. 

Louis  J.  O'Brien,  Western  manager  of  the 
company,  is  in  New  York  on  business.  He  came 
east  to  look  over  the  improvements  the  com- 
pany is  making  in  its  factory  and  to  make  sure 
that  he  will  get  his  share  of  this  increased  pro- 
duction for  his  fast  growing  Western  trade. 


Arnold  ELECTRIC  Motors 


Built  Especially  for  This  One  Purpose 


ELECTRIC  Motors,  to  operate  phonographs,  re- 
quire special  designing  and  construction.  Ordi- 
nary electric  motors  for  ordinary  service  will  not  do 
for  phonographs. 

The  noise  caused  by  the  average  motor  is  not  im- 
portant for  average  service.  But  on  a  phonograph 
the  motor  must  be  silent.  Variance  in  speed  for  the 
average  service  of  electric  motors  matters  little.  But 
for  phonograph  use  the  speed  must  be  absolutely  uni- 
form. 

The  oiling  system,  too,  must  be  perfected  for  elec- 
trical phonograph  service.  All  oiling  troubles,  such 
as  oil  leaking  on  commutator  and  in  the  windings, 
must  be  overcome.  The  arrangement  and  requirement 
for  oiling  necessitate  the  greatest  skill  in  designing. 
Electric  motors  for  phonographs  must  have  an  oil 


capacity  to  sufficiently  lubricate  all  parts  over  a  long 
period. 

Arnold  Electric  Motors  are  constructed  for  phono- 
graph purposes  only,  and  are  built  more  like  a  watch 
than  a  motor.  They  provide  for  every  important  re- 
quirement of  phonograph  usages.  Phonograph  engi- 
neers after  many  tests  declare  the  Arnold  Electric 
Motor  to  meet  fully  and  completely  the  specific  needs 
for  electrically  driven  phonographs. 

For  uniform  speed,  absolute  silence,  and  smooth- 
ness of  operation  these  engineers  say  the  Arnold  Elec- 
tric Motor  is  perfect. 

Our  splendid  factory  equipment  and  facilities  enable 
us  to  deliver  Arnold  Electric  Motors  promptly  and  at 
prices  that  compare  favorably  with  the  highest  grade 
spring  motors. 


Write  us  for  details  and  prices. 
Amold    EleCtric    CO.  (Phonograph  Division.) 


Racine,  Wis. 
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'Suburban"  Model 
Price  $375 


Sell  Nationally  Priced 
Player- Pianos  too 


You  are  selling  Talking  Ma- 
chines— 

And  making  money  on  them — 

But  have  you  considered  the 
larger  money-making  possibilities 
of  a  Player  Piano  line — 
Not  an  ordinary  line,  but — 
The  Nationally  Priced  Line,  of 
four  models,  selling  at  the  same 
prices  all  over  the  country,  made 
and  guaranteed  for  ten  years  by 
one  of  the  largest  Player  manufac- 
turers in  the  world,  and  advertised 
regularly  in  such  national  publica- 
tions as  The  Saturday  Evening 
Post? 


Listen : 

The  Gulbransen-Dickinson  Co. 
has  established  the  first  nationally 
uniform  system  of  retail  prices  on 
Player  Pianos.  Four  beautiful 
models  are  being  advertised  nation- 
ally, and  licensed  under  the  famous 
Gulbransen  patents,  at  the  follow- 
ing retail  prices: 

"White  House"  Model,  $495. 

"Country  Seat"  Model,  $445. 


"Town  House"  Model,  $395. 

"Suburban"  Model,  $375. 

The  Gulbransen  Player  Action 
is  world-famous  for  easy  operation, 
musical  efficiency  and  durability.  It 
has  been  manufactured  extensively 
since  1906. 

The  nationally  priced  G.-D.  Co. 
Player  Pianos  are  the  biggest 
values  the  trade  has  ever  known. 
They  are  "right"  in  tone,  in  key- 
board touch,  in  construction,  in 
design  and  finish. 


Maybe  you  have  never  sold 
Players. 

And  perhaps  you  haven't  be- 
cause you  have  felt  that  the  Player 
or  Piano  business  was  a  "special" 
line,  requiring  a  good  deal  of  so- 
liciting and  "dickering" 

But  you  could  sell  the  nationally 
priced  G.-D.  Co.  Players. 

Anybody  can  play  them.  Any 
salesman  can  demonstrate  them. 
Our  national  advertising  makes 
the  people  want  them.  And  there 
is  no  "dickering"  over  the  price. 


There  is  a  good  profit  for  the 
Distributor.  And  the  national 
prices  make  it  a  sure  profit.  Your 
Player  business  will  pay  you  better 
than  your  Talking  Machine  busi- 
ness. 


Begin  with  one  instrument  if  you 
wish.  Sell  that  one,  then  buy 
another.  Grow  conservatively — 
but  you  will  grow  steadily,  be- 
cause the  public  wants  Player 
Pianos,  and  likes  both  the  Gulbran- 
sen Player  and  the  G.-D.  Co.  Na- 
tional Price  Plan. 

Just  let  your  local  public  know 
that  you  are  the  G.-D.  Co.  Dis- 
tributor. Put  a  sample  Player  in 
your  display  window.  Call  it  to  the 
attention  of  your  record  customers. 
You  will  get  some  sales. 

Send  for  our  interesting  descrip- 
tive Catalog  and  other  information, 
— free,  if  3rour  territory  is  open. 

Please  use  your  letterhead  and 
tell  us  what  lines  of  musical  mer- 
chandise you  are  handling,  as  our 
wholesale  quotations  are  made  only 
to  established  dealers. 


GULBRANSEN-DICKINSON  COMPANY 

Kedzie,  Sawyer  and  Chicago  Avenues 
CHICAGO 
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PATRIOTIC  ATMOSPHERE  DOMINATES  TRADE  IN  BALTIMORE 

Talking  Machine  Men  Meeting  Strong  Demand  for  Patriotic  Records — National  Colors  Featured 
Prominently  in  Window  Displays — Local  Houses  Make  Pleasing  Reports  Anent  Business 

Baltimore,  Md.,  May  5.- 


-Big  business  by  the 
talking  machine  dealers  throughout  the  city  and 
State  and  optimism  everywhere  for  a  continu- 
ance is  what  a  canvass  of  the  local  situation 
shows.  Dealers  see  no  let  up  in  trading  in 
either  machines  or  record's  and  all  branches  of 
the  business  are  reported  as  very  satisfactory. 

Patriotic  records  of  every  make  are  being 
sold  just  as  fast  as  dealers  can  obtain  them. 
In  this  manner  many  patriotic  records  that  have 
been  on  hand  for  a  long  time  have  been  moved 
and  there  have  been  many  reorders  on  this  class 
of  records. 

The  "Star-Spangled  Banner"  record  of  John 
McCormack,  by  the  Victor  Co.,  has  not  reached 
the  city  as  yet,  but  everywhere  dealers  have  a 
big  lot  of  orders  awaiting  its  arrival.  This  record 
will  no  doubt  have  one  of  the  biggest  sales  of 
the  country  here,  for  it  was  at  Baltimore,  just 
off  Fort  McHenry,  that  Francis  Scott  Key,  while 
a  prisoner  on  a  British  man-of-war,  was  inspired 
to  write  the  anthem  that  the  nation  now  pays 
homage. 

Show  windows  of  many  of  the  dealers  are 
artistically  decorated  with  the  national  colors, 
machines  and  records  occupying  a  conspicuous 
place  in  all  of  the  displays.  Dealers  also  are 
using  wartime  slogans  to  attract  sale  of  records 
and  machines  by  advocating  music  for  the  home 
in  these  most  stirring  times. 

The  wholesale  as  well  as  the  retail  business, 
says  I.  Son  Cohen,  of  Cohen  &  Hughes,  Victor 
distributors,  shows  an  increase  over  the  same 
period  of  last  year  here.  "Our  Washington 
branch,"  continued  Mr.  Cohen,  "has  been  short 
of  machines  during  the  entire  month.  Record 
business  has  been  fine  for  the  month  and  col- 
lections are  showing  up  well." 

F.  K.  Laurence,  S.  M.  Revness  and  S.  Nus- 
baum  are  traveling  various  parts  of  Maryland 
and  Pennsylvania  for  the  Cohen  &  Hughes  firm 


and  are  finding  business  very  good.  F.  S.  Harris, 
in  charge  of  the  Washington  store,  was  in  Bal- 
timore during  the  week  and  reports  business 
satisfactory,  except  in  obtaining  machines  to 
meet  his  demand.  Arthur  Wertheim  and  Leslie 
Love  are  traveling  through  the  South  out  of 
the  Washington  headquarters  for  the  firm.  The 
new  Cohen  &  Hughes  warehouse  on  Saratoga 
street  is  expected  to  be  under  roof  within  the 
next  two  weeks. 

A.  J.  Heath,  local  manager  for  the  Columbia 
Co.,  is  pleased  with  business  for  this  city  and 
Washington  and  also  for  his  territory.  "While 
March  was  the  greatest  month  we  have  ever 
had,"  said  Mr.  Heath,  "April  business  closed 
strong  although  it  was  a  little  quiet  the  first  ten 
days  of  the  month.  Dealers  sort  of  felt  a  little 
shaky,  but  they  soon  realized  their  mistake  and 
the  business  for  the  month  kept  pace  with  the 
other  months  and  was  ahead  of  last  April,  but 
not  quite  as  good  as  March  of  this  year,  which 
even  exceeded  the  great  December  business  of 
last  year,  our  former  banner  month.  Our  stock 
of  patriotic  records  was  given  a  jolt  and  we  were 
kept  busy  keeping  up  with  orders  on  this  class 
of  goods." 

Mr.  Heath,  accompanied  by  Oden  F.  Jester,  of 
the  Baltimore  branch,  attended  a  sales  banquet 
in  Philadelphia  the  early  part  of  the  week.  W. 
L.  Eckhardt,  the  district  manager  for  the  Colum- 
bia Co.,  was  in  Baltimore  during  the  month  and 
expressed  himself  as  well  pleased  with  condi- 
tions in  Mr.  Heath's  territory. 

"While  the  re.tail  business  fell  off  20  per  cent, 
on  the  month,"  said  W.  C.  Roberts,  of  E.  F. 
Droop  &  Sons  Co.,  "the  wholesale  business  was 
above  normal.  We  increased  our  record  busi- 
ness and  our  stock  of  wholesale  records  was 
cleaned  out  completely.  Collections  are  good." 
Morris  Kirsch,  who  is  traveling  Maryland  and 
Pennsylvania  for  the  firm,  is  sending  in  good 


orders  from  the  leading  dealers  in  that  section. 

The  National  Piano  Co.,  local  distributor  for 
the.Pathe  line,  reports  good  business,  accord- 
ing to  Eddie  Rosenstein.  Machines  and  records 
have  been  coming  in  pretty  well  during  the 
month.  The  firm  announces  that  they  have 
signed  up  the  Ziegler  Furniture  Co.,  Edenton, 
N.  C,  to  handle  the  Pathe  line  of  machines  and 
records. 


FAST  DELIVERY  FOR  CABINETS 


Schloss  Bros.  Put  New  Motor  Truck  Into  Local 
Service  for  Benefit  of  Dealers 


A  photograph  is  herewith  reproduced  of  the 
new  delivery  car  of  Schloss  Bros.,  New  York, 
the  well  known   cabinet  manufacturers.  This 


Schloss  Bros.'  New  Motor  Truck 

new  addition  to  their  delivery  service  was  pro- 
vided for  the  purpose  of  making  quick  and 
special  deliveries  to  talking  machine  dealers. 
Schloss  Bros,  during  the  past  year  have  in- 
creased their  business  enormously  and  from  time 
to  time  have  been  forced  to  make  changes  to 
provide  for  the  ever-growing  demand  which 
they  feel  for  their  products. 


The  Grafonola  Shop  has  been  opened  in  the 
Arcade,  Nashville,  Tenn.,  by  E.  M.  Bond,  a 
prominent  furniture  man  of  that  city  with  E. 
E.  Hyde  as  manager.  The  shop  carries  a  full 
line  of  Columbia  machines,  records  and  sup- 
plies. 


>FEDLQUIP< 

THE  QUALITY  MARK  ON 

DEMONSTRATION 
ROOMS 


FOR 


Piano,  Player  and 
Talking  Machines 


Standard  sizes  made  of  Quar- 
tered Oak,  Genuine  Mahogany, 
Imitation  Mahogany,  also  White 
Enamel  Finish  carried  in  stock. 

.  Special  Sizes,  Designs  and 
Finishes  furnished  to  order. 


3  Design  "A"  FED  L  QUIP  Demonstration  Rooms 

Send  us  a  rough  sketch  with  dimensions  of  the  space  available  and  the 
number  of  rooms  desired,  and  we  will  send  plan  and  quote  promptly. 


THE  FEDERAL  EQUIPMENT  CO. 


320-340  West  Street 


Carlisle,  Pa 
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MANAGER  OF  ARTISTS'  PUBLICITY 

W.  Denville  Simons  in  Charge  of  This  Depart- 
ment of  the  Columbia  Co. — Has  Had  Wide 
Experience  in  Trade  Throughout  the  World 

W.  Denville  Simon s<  has  been  appointed  mana- 
ger of  the  artists'  publicity  department  of  the 
Columbia  Graphophone  Co.,  with  headquarters 
at   the   company's   recording   laboratories,  104 


W.  Denville  Simons 

West  Thirty-eighth  street,  New  York.  He  is 
one  of  the  best  known  members  of  the  talking- 
machine  industry,  having  had  an  experience  that 
runs  over  fifteen  or  twenty  years  and  embraces 
such  widely  scattered  points  as  India,  South 
Africa,  Australia,  China,  Russia,  Germany, 
Austria,  France,  Great  Britain  and  the  United 
States. 

Mr.  Simons  has  spent  many  years  in  personal 
contact  with  the  dealers  and  is  thoroughly 
familiar  with  their  requirements.     During  his 


long  association  with  the  industry  he  has  had 
dealer  experience  with  Edison,  Pathe  Freres, 
Diamond  Record  Co.  and  the  Marathon  Record 
Co.,  and  is  applying-  his  wide  knowledge  to  good 
effect  in  his  present  post. 

He  joined  the  Edison  interests  in  Europe  on 
its  first  opening  of  the  European  branch  and  as 
sales  manager  in  the  London  office  of  that  con- 
cern he  achieved  a  remarkable  success.  After 
remaining-  ten  years  in  this  post  he  was  invited 
to  return  to  America  to  join  the  Edison  execu- 
tive offices,  but  decided  to  seek  a  new  field  and 
became  associated  with  the  Marathon  Record 
Co.  He  resigned  from  this  concern  to  launch 
the  now  well-known  Diamond  Record  Co.  on 
the  European  market.  Shortly  afterward  he 
became  sales  manager  of  the  Pathe  Freres  Co., 
which  absorbed  the  Diamond  Record  Co.,  with 
headquarters  in  London. 

After  the  European  war  was  started  it  was 
impossible  to  get  further  supplies  from  Paris 
for  the  London  markets  and  Mr.  Simons  re- 
signed from  his  position  with  the  Pathe  Co.  and 
once  again  returned  to  America.  After  a  short 
vacation  he  joined  the  staff  of  the  Columbia 
Graphophone  Co.  last  fall  and  is  controlling  a 
new  department  of  that  company  that  embodies 
sp.ecial  publicity  for  artists  and  intensified  sales, 
so  that  he  is  now  continuing-  his  work  as  an 
organizer  in  which  he  has  always  been  suc- 
cessful. 


ISSUE  AN  ATTRACTIVE  CATALOG 

A.  L.  Van  Veen  &  Co.  Featuring  Their  "Bed 
Set"  Demonstration  Booths  in  New  Volume 

Arthur  L.  Van  Veen  &  Co.,  New  York,  has 
just  issued  an  attractive  catalog  featuring  their 
"bed  set"  demonstration  booths,  which  indicates 
the  progress  that  this  company  has  made  the 
past  year.  This  catalog  presents  some  of  the 
distinctive  designs  of  booths  which  have  been 
installed  by  Van  Veen  &  Co.  in  the  establish- 
ments of  well-known  talking  machine  dealers. 

These  designs  are  accompanied  by  specifica- 
tions so  that  the  dealer  may  understand  just 


what  the  company  has  to  offer  in  the  way  of 
demonstration  booths.  A  number  of  illustra- 
tions are  presented,  showing  some  of  the  in- 
stallations of  the 'Van  Veen  "bed  set"  booths, 
which  have  been  made  during  the  past  few 
months,  and  these  photographs  give  a  fair  idea 
of  the  attractiveness  of  these  booths.  This  com- 
pany also  makes  record  racks,  record  counters 
and  general  interiors  and  this  new  book  shows 
some  of  the  popular  designs  that  they  have 
installed  recently. 

A.  L.  Van  Veen  &'  Co.  have  been  very  suc- 
cessful the  past  year  and  their  booths  are  now 
being  used  by  prominent  talking  machine  con- 
cerns in  the  metropolitan  district  and  out  of 
town.  Mr.  Van  Veen  has  perfected  a  new  sys- 
tem which  is  meeting  with  the  approval  of  all 
his  patrons,  many  of  whom  have  placed  re- 
orders for  the  Van  Veen  installations. 

PRESTO  PLANT  A  BUSY  ONE 

The  Presto  Phono  Parts  Corp.,  Brooklyn, 
N.  Y.,  has  just  issued  an  attractive  folder  fea- 
turing its  new  universal  tone  arm,  which  has 
been  adapted  for  use  by  a  number  of  well- 
known  manufacturers.  This  tone  arm  was  placed 
on  the  market  after  extended  experimenting 
in  order  to  make  it  scientifically  accurate,  and 
the  company  is  receiving  many  letters  referring 
to  the  satisfaction  which  this  tone  arm  is  ren- 
dering. The  Presto  plant  in  Brooklyn  is  work- 
ing to  capacity  at  the  present  time  filling  orders 
for  tone  arms,  sound  boxes,  etc.,  and  judging 
from  the  reports  of  their  patrons  the  talking 
machine  industry  will  continue  to  enjoy  an  era 
of  prosperity. 

SUFFER  DAMAGE  BY  FIRE 

The  plant  of  the  Century  Cabinet  Co.,  at 
Utica,  N.  Y.,  was  damaged  slightly  by  fire 
Sunday  evening,  the  blaze  being  confined  to 
one  of  the  warehouses.  The  fire  caused  no  in- 
convenience whatsoever  in  the  manufacturing 
department  and  the  loss  in  the  warehouse  was 
trivial. 


Pacific  Coast  Dealers,  Attention! 


\KT^  beg  to  announce  that  we  are  manufacturing  a  line  of 
"  *  high-grade  Talking  Machines  equal  to  the  best  and 
one  that  you  would  take  pleasure  in  handling.  We  are 
importers  and  dealers  in  hardwoods,  and  our  factory  is 
second  to  none  in  the  country.  We  have  been  manufac- 
turing high-class  hardwood  cabinet  work  for  the  past 
fifteen  years.  The  line  will  include  floor  machines  from 
$50  to  $200,  and  period  designs  from  $250  to  $700.  Liberal 
discounts  to  dealers.    There  will  be  a  saving  in  freight. 

 Write  for  information.  Address  

Southern  California  Hardwood  &  Manufacturing  Co. 

Dept.  T,  Box  M,  Arcade  Station  Los  Angeles,  Calif. 


Supplement— The  Talking  Machine  World,  May  15,  W7 
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Day  in  i fie 
iitsfory  of  tfie 
Pfiono apfi  Ivfof or  j 


/MARKING  TMC 

ADveNT  or  Trie 


New  MAf^KCLS 


JEWEL-BEARING 
"Runs  as  Silently  as  a  Butterfly" 

The  day  of  the  rasping  motor  is  gone!  The 
goal  that  every  factor  in  the  making  of  phono- 
graphs has  dreamed  of  and  striven  for  since  the 
birth  of  the  talking  machine  has  at  last  heen 
attained !  Millions  of  homes  will  1  ipeh  their  doors 
wide  with  a  joyous,  grateful  welcome  to  the  New 
and  Truer  Phonograph  made  possible  by  the 
achievement  of  the  Silent  Motor — the  Jewel- 
Bearing  Butterfly. 

There  will  be  only  two  kinds  of  phonographs 
henceforth,  both  to  the  critical  public  and  the  dis- 
cerning manufacturer — the  phonograph  that  car- 
ries the  Jewel-Bearing  Butterfly — and  the  kind 
that  doesn't. 

Mr.  Phonograph  Manufacturer: — 

In  which  of  these  two  groups  do  you  want  your 
high-grade  phonographs  to  be  classed? 


Specifications  of  the  World's  First 
and  Only  Silent  Motor 

Jewel-bearing — mark  that  well — the  world's  only 

jewel-bearing  phonograph  motor. 
Double  spring. 

Beveled  gear  noiseless  winding. 

Xew  ratchet  device  that  prevents  clicking, 

Plays  seven  10-inch  or  five  12-inch  records  at  one 

winding. 
Cast  iron  nickeled  frame. 

Furnished  with  either  gold-plated  or  nickel-plated 
fittings. 

Complete  with  accessories,  including  12-inch  turn- 
table, graduated  speed  regulator,  one-piece 
tapering  crank,  fibre-back  escutcheon. 

Powerful,  durable,  compact,  easily  accessible. 

Built  especially  for  the  highest-grade  machines. 

Guaranteed  in  every  minutest  detail. 

The  perfection  of  mechanical  genius  as  applied  to 
the  phonograph  motor. 

Ready  for  delivery  May  20th 
Orders  filled  in  order  of  receipt 


WIRE  OR  WRITE  OR  PHONE  TODAY 


LEONARD  MARKELS,  165  William  Street,  NEW  YORK 

Hitch  Your  Phonograph  Business  to  the  New  "Butterfly"  and  Let 

It  Carry  You  to  Greater  Triumphs! 
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UNCLE  SAM  and 
KAISER  BILL 

A  Novelty  for  Talking  Machines 

Uncle  Sam  is  booting  Kaiser  Bill  in  Vigorous 
Yankee  fashion  and  Boxing  his  Ears.  Kaiser 
Bill  is  "Goose-Stepping"  it  away  as  fast  as  he 
can  go,  taking  his  U-Boat  "Pretzel"  with  him. 
This  novelty  is  timely  and  a  side-splitter.  We 
have  had  to  use  our  "First  Aid  to  the  Injured" 
on  people  who  have  seen  it  at  our  factory.  Play 
with  any  Lively  or  Patriotic  Record. 

Great  Novelties  to  Liven  Up  Your 
Windows  and  Stores 

These  toys  fit  all  standard  machines  (except  Edison)  and  can  be  put  on  or  taken  off  in  5  seconds. 
They  do  not  injure  the  record  or  mar  the  machine.  They  simply  perform  away  to  any  lively  tune 
as  the  music  plays.    The  greatest  fun  makers  you  ever  saw. 

Samples  and  Discounts — To  the  trade  in  less  than  dozen  lots  of  one  kind  or  assorted,  1/3  off.  In 
dozen  lots  or  more,  40  per  cent,  discount.  For  single  sample  of  any  one  item,  mail  us  $1.00  and  we 
will  immediately  send  same  prepaid. 

Ragtime  Rastus  is  the  Original  Ragtime  Coon,  doing  buck  and  wing,  clogs  and  double  shuffles  to 
the   music    (figure  5   inches   high).     Item   100A,    retail  $1.00. 

Boxing  Darkies.  These  little  fellows  box  each  other  merrily  and  heartily  as  the  music  plays,  upper- 
cuts  and  overhead  swings,  all  the  steps  and  blows  known.  Very  realistic  and  funny.  (Figures  4 
inches  high).    Item  100B,  retail  $1.25. 

Combination     Rastus    and  Boxers. 

Both  toys  at  a  little  more  than  the 
price  of  one.  They  use  the  same 
dancing  platform.  One  figure  may 
be  quickly  changed  for  the  other  at 
will  without  removing  the  platform. 
Item   100AB,   retail  ¥1.50. 


Uncle  Sam  and  Kaiser  Bill  (the  figures  51/.  inches 
high).      Our    item    100    E.  Retail  $1.25. 


RAGTIME  RASTUS 

PATENTED    MARCH    10.  1016 


NATIONAL  TOY  CO. 

281  Congress  St.       Boston,  Mass. 


THE  BOXERS 

PATENTED   MARCH    16.  1 


ORGANIZE  CHAMBER  OF  COMMERCE 

Organization    of    Phonograph  Manufacturers 
Holds  Meeting  to  Secure  Additional  Members 
— Resolution  on  War  Revenue  Bill  Adopted 

The  Phonograph  Chamber  of  Commerce,  an 
organization  of  talking-  machine  and  supply 
manufacturers,  which  has  held  a  series  of  meet- 
ings recently  with  the  object  of  forming  a  per- 
manent association  of  the  manufacturers  of 
talking  machines  and  parts  throughout  the 
United  States,  held  a  meeting  on  Wednes- 
day, May  2,  at  Keene's  Chop  House,  76  West 
Thirty-sixth  street.  The  main  object  of  the 
meeting  was  to  bring  into  the  body  those  who 
have  not  already  signified  their  intentions  of 
supporting  such  an  organization,  and  over  thir- 
ty prospective  members  attended  the  gathering. 

It  was  decided  that  the  executive  committee, 
composed  of  the  officers  of  the  association,  take 
measures  at  an  •  early  date  to  incorporate  the 
body  so  as  to  make  it  an  active  organization. 
Tentative  by-laws  have  already  been  adopted, 
but  these  will  have  several  changes  made  in 
them  when  the  association  is  incorporated. 

The  temporary  officers  of  the  association  are 
William  E.  Hoschke,  head  of  the  Crescent  Talk- 
ing Machine  Co.,  president;  R.  Kanarek,  presi- 
dent of  the  German-American  Talking  Machine 
Co.,  vice-president;  F.  B.  Guarnier,  general 
manager  of  the  Melophone  Talking  Machine 
Co.,  secretary,  and  William  Phillips,  of  the 
Mutual  Talking  Machine  Co.,  treasurer. 

The  meeting  was  addressed  by  Harry  Wein- 
berger, an  attorney  of  wide  experience  in  the 
forming  of  co-operative  bodies,  and  William 
Wolff  Smith,  an  attorney  of  Washington,  D.  C. 
Both  addresses  were  of  a  nature  to  encourage 
the  association.  Mr.  Smith's  address  was  filled 
with  many  suggestions  for  the  association's  use, 
and  he  also  brought  excerpts  from  the  constitu- 
tions of  the  bodies  that  compose  the  Chamber  of 
Commerce  of  the  United  States. 

Those  who  attended  appointed  Mr.  Smith  as 
the  representative  of  their  interests  at  the  hear- 
ings before  Congress  of  those  who  oppose  the  5 
per  cent,  tax  on  musical  instruments. 

The  War  Revenue  Bill  also  came  up  for  dis- 
cussion and  the  following  resolutions  were 
adopted  and  a  copy  sent  to  the  members  of  the 
Ways  and  Means  Committee  and  also  to  the 
various  congressmen  and  senators: 

Whereas,  the  Ways  and  Means  Committee  of  the  House 
of  Representatives  proposes  to  impose  a  tax  of  five  per 
cent,  on  the  cost  of  manufacture  of  phonographs,  phono- 
graph records,  and  other  musical  instruments; 

Whereas,  the  imposition  of  such  tax  upon  the  cost  of 
manufacture  would  be  a  deterrent  to  the  development  of 
.in  industry  which  in  this  country  is  quite  young  and  is  but 
now  beginning  to  blossom; 

Whereas,  the  imposition  of  such  tax  would  entail  a  hard- 
ship upon  the  manufacturers  because  of  complicating  clerical 
work,  so  that  the  burden  upon  him  would  not  be  the  five 
per  cent,  tax,  but  would  approximate  ten  per  cent,  on  the 
cost  of  manufacture; 

Whereas,  the  phonograph  has  become  an  instrument  of 
unestimable  educational  value,  ami, 

Whereas,  the  imposition  of  such  tax  would  necessitate  an 
advance  in  the  selling  prices  of  phonographs  and  phono- 
graph records,  which  would  materially  injure  sales; 

Therefore,  Be  it  resolved,  that  the  Phonograph  Chamber 
of  Commerce  of  the  United  States,  through  its  committee, 
urge  the  Ways  and  Means  Committee  of  the  House  of 
Representatives  not  to  impose  the  proposed  tax  upon  manu- 
facturers, but  to  impose  it  upon  the  consumer  in  the  form 
of  a  stamp  tax,  reducing,  if  necessary,  the  amount  from 
five  per  cent,  to  whatever  amount  may  be  deemed  advisable 
in  order  that  the  Government  of  the  United  States  may 
derive  all  of  the  intended  income  therefrom. 

MAY  ORGANIZE  NEW~C0MPANY 

Cincinnati,  O.,  May  11. — A  complete  change 
in  the  manner  of  manufacturing  the  Knabe- 
Crystola  talking  machine  is  about  to  take  place, 
according  to  reliable  information.  Indications 
point  to  the  manufacturing  rights  being  separ- 
ated from  the  Knabe  Bros.  Co.  and  a  new 
company  formed.  Dr.  Swing,  the  inventor,  has 
perfected  a  record  cutting  machine  and  also 
made  improvements  on  the  original  Crystola, 
which  causes  him  to  believe  there  is  room  for  a 
$500  machine  in  the  American  market. 

Finney  Bros.,  of  Martinsville,  Ind.,  have 
opened  a  store  for  the  display  of  the  Pathe 
Pathephone. 


BUYS  REX  TALKING  MACHINE  CORP. 

Imperial  Talking  Machine  Co.  Plans  to  Manu- 
facture Complete  Line  of  Machines 

The  Imperial  Talking  Machine  Co.  has  pur- 
chased the  entire  plant,  assets,  etc.,  of  the 
Rex  Talking  Machine  Corp.  and  will  manufac- 
ture a  complete  line  of  talking  machines  and 
records,  which  will  be  merchandised  under  the 
name  of  "Imperial."  James  B.  Stephens,  a  mem- 
ber of  the  firm  of  Kaltenbach  &  Stephens, 
prominent  manufacturers  of  Allentown,  Pa.,  and 
Newark,  N.  J.,  and  a  director  in  several  banks 
and  mercantile  institutions,  has  been  elected 
president  of  the  company  and  will  be  in  active 
charge  of  its  affairs.  Mr.  Stephens  is  well 
known  in  business  and  financial  circles  and  will 
devote  a  large  part  of  his  time  to  the  activities 
of  the  Imperial  Talking  Machine  Co. 

Philip  Wohlstetter,  formerly  president  of  the 
Rex  Talking  Machine  Corp.,  has  been  elected 
vice-president  and  general  manager  of  the  Im- 


perial Talking  Machine  Co.,  and  his  lengthy 
experience  in  the  industry  will  doubtless  be 
an  important  factor  in  the  company's  progress. 
Paul  E.  Haessler,  formerly  secretary  of  the 
Rex  Talking  Machine  Corp.,  is  secretary  of  the 
new  company,  and  will  continue  to  take  care 
of  the  important  duties  of  this  position. 

Gaetano  Merola.  formerly  associated  with 
Hammerstein's  London  Opera  House  and  the 
Manhattan  Opera  House,  has  been  appointed 
nRisical  director  of  the  Imperial  Talking  Ma- 
chine Co.,  and  will  be  in  charge  of  the  record- 
ing laboratories  at  35  W.  31st  street,  N.  Y. 

Ground  is  now  being  broken  for  a  large  fac- 
tory building  in  Newark,  N.  J.,  for  the  manu- 
facture of  "Imperial"  machines  and  the  press- 
ing of  records.  Pending  the  construction  of 
this  plant  the  executive  offices  of  this  company 
will  be  located  at  Wilmington,  Del.  Accord- 
ing to  present  plans  the  Imperial  records  will 
be  manufactured  in  10  and  12  inch  sizes,  double- 
faced,  hill-and-dale  cut. 


The  President  s  War  Message 
on  Records 

The  Patriotic  Sensation  of  the  Record  World 

President  Wilson's  historical  message  has  been  reproduced  on  10- 
inch,  double-faced  records. 

You  are  cordially  invited  to  hear  these  wonderful  records  that 
will  sell  all  over  the  world. 

No  Home  or  Institution  Should  Be  Without  Them 

Immediate  deliveries  in  any  quantity. 
Representatives  wanted  Act  Quickly 

PATRIA  RECORDS  CORPORATION 

32  EAST  23rd  STREET,  NEW  YORK 


76 


THE    TALKING    MACHINE  WORLD 


will  be  the  usual  side  trips  and  bathing  parties 
during  the  hours  when  the  convention  is  not 


PLANS  PERFECTED  FOR  ANNUAL  CONVENTION  OF  JOBBERS 

Several  Innovations  to  Be  Introduced  at  Sessions  to  Be  Held  at  Hotel  Traymore,  Atlantic  City, 
July  9,  10  and  11 — Attendance  Restricted  to  Distributing  Interests — Executive  Committee  of 
Association  Suggests  Organization  of  National  Victor  Dealers'  Association 

Plans  are  developing  rapidly  for  the  annual 
convention  of  the  National  Association  of  Tally- 
ing Machine  Jobbers  to  be  held  at  the  Hotel 
Traymore,  Atlantic  City,  on  July  9,  10  and,  11, 
and  in  many  respects  the  meetings  should  prove 
unusually  profitable  to  those  jobbers  who  take 
the  advantage  of  the  opportunity  to  attend. 
(  Those  in  charge  of  the  arrangements  state 
that  there  will  be  no  fixed  addresses  by  mem- 
bers of  the  association,  but  that  officials  and 
department  heads  of  the  Victor  Talking  Ma- 
chine Co.  will  be  asked  to  address  the  members 
on  the  various  phases  of  the  business,  and  then 
answer  questions  to  clear  up  points  not  gen- 
erally understood.  Just  what  subjects  will  be 
handled  have  not  been  decided  upon,  but  it  was 
proven  at  last  year's  meeting  that  the  Victor 
Co.  department  heads  could  give  jobbers  much 
information  of  distinct  value  to  them  in  their 
business. 

;  The  final  detail's  of  the  convention  program 
were  threshed-  out  at  a  meeting  held  in  the  of- 
fice of  President  E.  C.  Rauth .  in  St.  Louis  on 
April -29,  .attended  by  A.  A.  Trostler,  L.  C.  Wis- 
well  and  G.  E.  Mickel,  of  the  arrangements  com- 
mittee. 

A  resolution  was  passed  at  a  recent  meeting 
of  the  executive  committee  of  the  association 
restricting  the  attendance  at  all  future  conven- 
tions to  Victor  distributors,  members  of  the  as- 
sociation, their  direct  representatives  and  fam- 
ilies. This  is  an  innovation  which  the  executive 
committer  is  sure  will  work  out  for  the  best 
interests  of  both  distributors  and  dealers.  The 
executive  committee  also  expressed  itself  as  of 
the  opinion  that  ultimately  there  should  be  or- 
ganized a  National  Association  of  Retail  Dis- 
tributors to  discuss  and  act  upon  problems  that 
are  part  and  parcel  of  the  retail  trade. 

The  entertainment  features  at  the  convention 
have  not  been  overlooked  in  any  sense.  There 


consist  of  dark  coat  and  white  flannel  trousers, 
instead  of  the  regulation  evening  dress. 

With  the  opening  of  the  convention  less  than 
two  months  off,  the  jobbers  should  begin  mak- 
ing definite  arrangements. to  attend  the  sessions. 
There  are  many  unusual  conditions  facing  the 
trade  this  year,  and  it  is  essential  that  the  mem- 


IMPORTANT  NOTICE 


A RESOLUTION  was  passed  at  a  recent  meeting  of  the  Executive  Com- 
mittee of  the  National  Association  of  Talking  Machine  Jobbers  restrict- 
ing the  attendance  at  all   future  Conventions  to  Victor  Distributors, 
Members  of  the  Association,  their  dnect  representatives  and  their  families. 

CfThis  is  an  innovation  that  the  Executive  Committee  is  sure  will  work  to  the 
best  interests  of  both  Distributors  and  Dealers. 

C|The  Committee  is  also  of  the  opinion  that  ultimately  there  should  be  organ- 
ized a  National  Association  of  Relaii  Victor  Dealers. 

NATIONAL  ASSOCIATION  OF  TALKING 
MACHINE  JOBBERS 

L.  C.  W1SWELL,  Secretary 


CONVENTION  HEADQUARTERS,  HOTEL  TRAYMORE,  ATLANTIC  CITY,  N.  /.,  JULY  9.  10,  II,  1917 


in  session.  There  will  also  be  the  usual  ban- 
quet, and  it  is  urged  that  this  year  the  uni- 
form gentlemen's  dress  for  that  function  should 


hers  of  the  trade  present  a  united  front  and 
devise  ways  and  means  for  meeting  and  over- 
coming unfavorable  conditions  which  may  arise. 


ALL  DEPARTMENTS  UNDER  ONE  ROOF 

Crescent  Talking  Machine  Co.  Brings  Various 
Departments  Together  for  Greater  Conven- 
ience— Will  Discontinue  Retail  Business 


The  sales  department,  executive  offices,  repair 
department  and  factory  of  the  .Crescent  Talking 
Machine  Co.,  Inc.,  are  now  gathered  under  one 
roof.  The  new  "Crescent"  Building  which  houses 
these  various  departments  is  located  at  109 
Reade  street  and  has  a  basement,  store  and  four 
lofts,  all  of  which  will  be  devoted  to  the  pro- 
duction of  the  Crescent  talking  machine  and 


PATENT  APPLIED  FOR 


Enclosed  -  type 

Phonograph 

Cabinet 


Made  in  two  sizes  to  convert  $15  and 
$25  "Victrolas"  into  large,  enclosed  cabi- 
net types.  Improves  ap- 
pearance and  sound  and 
provides  dust-proof  record 
compartment.  Machine 
remains  portable.  Your 
retail  price  of  combination 
cabinet  and  Victrola  much 
lower  than  that  of  the 
regular  cabinet  type|— and 
you  make  a  good  profit. 

Sells  to  present  owners  of 
small  machines  and  to  those 
whocannot  afford  regularcabi- 
net  styles.  Proving  a  distinct 
success  wherever  handled. 


their  accessories  department,  which  has  assumed 
large  proportions.  The  growth  of  the  business 
of  the  -Crescent  Talking  Machine  Co.,  as  well 
as  the  addition  of  the  accessories  department, 
has  made  this  change  an  absolute  necessity. 
Many  advantages  are  derived  from  this  change 
as  well,  for  these  new  facilities  make  better 
service  possible  to  the  dealers  and  also  to  the 
manufacturers  through  the  accessories  depart- 
ment. The  production  of  the  Crescent  factory 
is  very  large,  for  now  that  they  are  manufac- 
turing most  of  their  own,  motors  practically 
everything  in  the  Crescent  machine  is  turned  out 
in  their  own  factory,  in  addition  to  which  there 
is  the  large  business  of  the  accessories  depart- 
ment under  the  direction  of  Dr.  R.  L.  Faldl, 
general  manager. 

In  making  this  move  the  Crescent  Talking 
Machine  Co.  have  discontinued  their  retail  store 
and  business.  They  will  now  turn  all  inquiries 
over  to  the  local  dealer  or  representative  and 
sell  wholesale  only. 

The  rapid  progress  of  the  Crescent  talking 
machine  is  to  be  seen  in  the  fact  that  this  is 
the  sixth  progressive  move  of  this  company. 
It  is  a  matter  of  speculation,  considering  the 
rapid  strides  that  this  firm  is  making,  how  long 
it  will  be  before  another  move  will  be  necessary. 

The  Crescent  Talking  Machine  Co.  has  re- 
cently placed  an  improved  sound  box  on  their 
machines  which  is  proving  very  satisfactory. 
They  report  having  particularly  fine  success  in 
their  employment  of  India  mica  diaphragms. 


PERFECTED _AJNEW  MOTOR 

Boston,  Mass.,  May  7. — The  Vecco  Co.,  of  which 
C.  E.  Simes  is  president,  has  lately  perfected 
a  new  motor  which  will  shortly  be  placed  before 
the  public.  It  is  especially  designed  for  the 
use  of  phonographs  and  considerable  time  has 
been  spent  in  bringing  it  to  a  state  of  perfec- 
tion. C.  E.  Simes,  the  president  of  the  com- 
pany, has  returned  from  a  recent  trip. 


Write  for  full  information 
and  prices 

The  C.  J.  Lundstfom  Mfg.  Co. 

LITTLE  FALLS,  N.  Y. 


20,000  NEEDLES 


Ceylon  Sapphire  Points 

FOR 

EDISON  AND  PATHE  RECORDS 

i5c  each  (rmtr) 

LAKESIDE  SUPPLY  CO.,  Inc. 

202  So.  Clark  St.  Chicago,  111. 

Telephone  Harrison  3840 
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It 


Automatic 

and 


works: 

No  matter  what  size  or  what  make  of  disc  record,  NOSET  always 
works.  Swing  needle  into  position  and  machine  starts.  When  the 
end  of  the  record  is  reached  the  machine  stops — without  attention 
and  without  fail.  That's  all.  There  is  no  setting,  no  adjusting  and 
no  uncertainty.  It  is  practical  and  permanent.  It  means  phono- 
graph-comfort and  phonograph-convenience  for  your  customers. 


It  sells: 


NOSET  naturally  proves  a  quick-seller.  Every  talking  machine 
owner  is  a  live  prospect— with  no  exception.  It  increases  the  en- 
thusiasm of  a  new  customer  and  stimulates  the  interest  of  old  machine 
owners.  It  also  helps  to  sell  machines  in  your  salesrooms  by  impress- 
ing prospects  with  the  great  ease  of  operation.  NOSET  is  the  biggest 
selling  feature  any  phonograph  can  have.  Every  machine  that 
lacks  the  NOSET  equipment  is  now  anold-type  instrument. 


Dealers 

The  low  price  of  NOSET  warrants  its  sale  to 
every  customer  on  your  books.  When  writ- 
ing state,  the  makes  of  machines  you  carry 
ami  advise  whom  you  job  through.  No 
trouble  to  a/>/>/.v;  no  cost  for  display — big 
discounts  and  large- net  profits. 


Manufacturers 

NOSET  is  -now  a  standard  equipment  on 
a  number  of  machines.  This  device  is  made 
in  designs  to  fit  every  make  of  tone  arm 
and  motor  construction.  Attractive  prices 
to  manufacturers  in  quantity  lots.  Write 
us  for  other  information.    Do  it  now. 


GUARANTEED  FOR  LIFE 


f$22wCMADA 

(Extra  tone  arm  attachments  50c.) 


Condon  Autostop  Company 

47  Wesfl:  42nd  Street  — New  York 
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To  Talking  Machine 
Manufacturers : — 


IF  you  have  not  already  investigated  the  merits  of  the  VEECO 
Electric  Motor,  we  would  like  to  have  you  order  of  us  a  sample 
motor,  unmounted,  mount  it  yourselves  on  such  board  as  you  are 
using  to  mount  your  spring  motors  on;  give  it  a  thorough  test  when, 
if  it  meets  with  your  approval,  we  shall  be  pleased  to  receive  your 
further  orders.  If  not  satisfactory  in  every  respect,  return  it  to  us 
for  credit  at  our  expense. 

This  motor  will  be  equipped  with  our  special  Vitraloid  turn- 
table which  runs  much  more  true  than  does  any  metal  table  and 
adds  materially  to  the  appearance  of  any  talking  machine. 

Our  motor  runs  with  equal  efficiency  on  either  A.  C.  or  D.  C- 
without  changing  connections. 

We  guarantee  it  for  a  period  of  two  years. 

We  shall  be  pleased  to  furnish  prices  and  circulars  on  application. 

THE  VEECO  COMPANY  ZXTmZIZ 


LET  MUSICAL  QUALITIES  COME  FIRST 

Average  Talking  Machine  Buyer  More  Inter- 
ested in  the  Musical  Qualities  Than  in  the 
Mechanical  Construction  of  the  Machine 

The  average  purchaser  of  talking  machines  is 
much  more  interested  in  the  music  it  will  pro- 
duce than  in  the  details  of  its  mechanical  con- 
struction, and  more  than  once  salesmen  have 
been  urged  that  while  they  should  naturally  be 
acquainted  with  mechanical  details  to  offset  pos- 
sible arguments,  they  should  devote  their  first 
and  foremost  attention  to  the  construction  of 
the  musical  possibilities  of  the  machine.  This 
point  is  well  made  by  an  article  in  "The  Voice 
of  the  Victor,"  which  said: 

"Do  you  talk  motors  or  music  to  your  cus- 
tomers? We  went  recently  into  a  small  store 
for  the  ostensible  purpose  of  securing  a  Vic- 
trola.  The  salesman  was  in  earnest  and  very, 
very  courteous,  but  the  first  thing  he  did  was 
to  tell  us  that  the  Victor  motor  was  the  sim- 
plest of  all.  That,  of  course,  is  true,  and  he 
might  have  let  it  go  at  that,  but  he  insisted  on 
going  into  details.  We  listened  patiently  to  a 
veritable  cascade  of  information  about  cranks, 
gears,  pistons  and  what  not  (not  very  good 
'simplicity'  talk  to  a  man  who  is  not  a  me- 
chanic), and  then  endeavored  to  turn  to  other 
matters.  'Does  John  McCormack  sing  for  the 
Victor?'  'Oh,  yes;  he  sings  for  the  Victor  ex- 
clusively, but  as  I  was  saying  '  and  back  he 

went  to  the  crank  and  the  driving  rod.  'What 
other  artists  are  singing  for  the  Victor?'  'All 
the  leading  artists  of  the  day.  And  the  Victor 
motor  wears  better  than  any  other  motor  in  the 
world.     The  extreme  simplicity  of  the  action 

of  the  downward  drive  '    We  gave  up,  and 

asked  to  hear  some  Victor  records.  We  found 
them  infinitely  more  convincing  than  anything 
the  salesman  said." 


August  Jahn  Co.,  Inc.,  New  York,  has  been 
chartered  with  a  capital  stock  of  $10,000  to  en- 
gage in  a  general  carpentry  and  cabinet  making 
business,  and  the  manufacture  of  phonographs, 
toys,  etc. 


Hear  the  Wonderful 
Fulton-  Alden 
Phonograph 

AT  THE 

National  Music  Show 

BOOTH  44 

Dealers  unable  to  attend  the  Show 
should  send  for  details  concerning 
this  remarkable  instrument. 

fultON-ALDEN  co 

WAUKEGAN,  ILL. 


FIRE  AT  EDISON  PLANT 

Fire  early  Saturday  morning  destroyed  the 
one-story  building  at  the  Edison  works  at  West 
Orange,  which  escaped  destruction  in  the  great 
fire  at  the  plant  in  1914.  The  building  was 
No.  10,  a  frame  structure  SO  by  ISO  feet.  In  it, 
among  other  processes,  took  place  the  mixing 
of  the  materials  which  make  the  discs  used  in 
the  talking  machines.  A  spark  from  one  of  the 
motors  operating  the  mixing  machine  ignited 
some  of  the  material  and  it  flared  up.  The  loss 
is  about  $50,000. 

AN  INTERESTING  ANNOUNCEMENT 

In  another  part  of  The  World  will  be  found 
the  interesting  announcement  of  the  Gulbran- 
sen-Dickinson  Co.,  of  Chicago,  in  which  argu- 
ments are  set  forth  that  should  appeal  to  talk- 
ing machine  dealers.  The  policy  of  nationally 
advertising  their  products  has  given  the  pianos 
and  players  of  this  house  a  standing  that  is  of 
interest  to  the  talking  machine  trade,  which 
has  been  developed  on  a  foundation  of  one 
price. 

NEW  DOMESTIC LlNlTONTHE  MARKET 

Philadelphia,  Pa.,  April  23.— The  new  line  of 
Domestic  talking  machines  are  ready  for  the 
market  and  they  certainly  represent  an  interest- 
ing addition  to  the  talking  machine  field.  Many 
new  and  attractive  features  have  been  incor- 
porated in  the  new  line,  and  as  the  bulk  of  them 
are  proprietary  with  the  Domestic  Talking  Ma- 
chine Corp,  in  view  of  being  covered  by  patents 
granted  and  in  process,  the  Domestic  people 
have  every  reason  to  expect  a  large  volume  of 
business.  The  company  has  taken  large  space 
at  the  National  Music  Show  to  be  held  in  Chi- 
cago May  19-26,  where  they  expect  to  exhibit 


the  full  line  and  they  are  extending  to  the  trade 
a  most  cordial  invitation  to  visit  them. 


0.  C.  JELL  MARRIED 

G.  C.  Jell,  general  manager  of  the  Columbia 
Graphophone  Co.'s  recording  laboratories,  New 
York,  was  married  on  April  28  at  Memphis, 
Tenn.,  to  Miss  Aileen  Shea,  a  talented  musician 
who  has  been  prominent  in  the  various  ama- 
teur vocal  recitals  and  concerts  in  that  city.1 
Mr.  and  Mrs.  Jell  spent  a  ten-days'  honeymoon 
down  south,  and  are  now  residing  in  New  York. 
When  Mr.  Jell  returned  to  his  office  his  asso- 
ciates took  particular  pains  to  play  a  number 
of  records  particularly  applicable  to  the  dis- 
tinguished event. 


FOR  5  PER  CENT.  WAR  REVENUE  TAX 

The  War  Revenue  Bill,  which  is  now  being 
fought  out  before  a  sub-committee  of  the  Fi- 
nance Committee  of  the  Senate,  carries  with  it 
the  provision  for  a  5'  per  cent,  tax  on  all  mu- 
sical instruments  at  the  source,  i.  e.,  the  factory, 
as  well  as  a  similar  tax  on  talking  machine 
records.  The  talking  machine  men  are  making 
a  strong  protest  against  the  proposed  tax. 


The  Gately-Haire  Co.,  Albany,  N.  Y.,  have 
certified  to  an  increase  of  capital  from  $25,000 
to  $50,000. 


TRANSFER  NAME=  PLATES  %n  Cft 

Postpaid  to  any  addre.s  in  U.  S.  A.  i  / 
200,  $10.00  300.  $12.50  500.  $15.00  f 

Any  one  to  three  lines  of  lettering  printed  in  gold  lace. 
Size  not  to  exceed  s's"  x  LW .  Special  size,  brush  and 
directions  included   with  order.      Any  dealer  can  apply. 

GLOBE  DECALCOIWANIE  CO.      JERSEY  CITY,  N.  J. 


To  the  Trade ! 

We  have  been  unavoidably  delayed  in  the  production  of  our  MOTORS, 
but  shipments  will  positively  be  made  on  or  before  June  1 5th. 

We  have  a  double  spring  motor  absolutely  fool-proof  that  plays  five  10- 
inch  records  with  one  winding.    Price  for  sample  $3.25. 

Quantity  prices  on  application  Write  today  for  details 

PHONOGRAPH  PARTS  CO.,  7  West  22nd  St.,  New  York 
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NEW  ASSOCIATION   IN  CLEVELAND 


Talking  Machine  Dealers  in  Northern  Ohio 
Form  Permanent  Organization  at  Meeting  on 
May  9 — L.  Meier  Elected  First  President — 
Making  Many  Plans  for  Trade  Betterment 


Cleveland,  O.,  May  12. — The  movement  which 
has  been  afoot  to  bring  about  an  organization 
of  talking  machine  dealers  of  this  city  was  cul- 
minated Wednesday  evening,  at  a  dinner  given 
by  the  Victor,  Columbia  and  Edison  jobbers 
of  Cleveland  in  the  Assembly  Room  of  the  Ho- 
tel Hollenden,  by  the  formation  of  an  asso- 
ciation to  be  known  as  The  Talking  Machine 
Dealers'  Association  of  Northern  Ohio. 

After  a  speech  of  thanks  by  Henry  Dreher 
for  the  efforts  put  forth  by  F.  W.  Buescher  in 
bringing  together  the  dealers  at  this  meeting, 
John  L.  Young,  of  the  Bailey  Co.,  was  elected 
temporary  chairman,  and  E.  B.  Lyons,  of  the 
Eclipse  Musical  Co.,  temporary  secretary. 

French  Nestor,  general  manager  of  the  Stand- 
ard Talking  Machine  Co.,  Pittsburgh,  and  for- 
mer president  of  The  Talking  Machine  Dealers' 
Association  of  Pittsburgh,  was  a  guest  at  the 
dinner,  and  gave  a  very  interesting  talk  on  the 
advantages  that  every  dealer- in  Pittsburgh  had 
derived  from  their  association,  and  the  enthusi- 
asm and  co-operation  which  is  being  shown. 

After  the  adoption  of  the  Constitution  and 
By-Laws,  the  following  officers  were  elected 
for  the  term  of  one  year:  President,  L.  Meier, 
of  L.  Meier  &  Sons,  West  Forty-fourth  street 
and  Clark  avenue;  vice-president,  T.  A.  Lavies, 
of  the  William  Taylor  &  Son  Co.;  secretary, 
J.  C.  Card,  of  the  Lakewood  &  Euclid  Music 
Cos.;  treasurer,  John  L.  Young,  of  the  Bailey 
Co. 

After  the  election  of  officers  it  was  decided 
to  hold  the  first  monthly  meeting  of  the  or- 
ganization on  next  Wednesday  evening,  May  16, 
and  to  hold  monthly  meetings  thereafter  on  the 
third  Wednesday  of  every  month. 

Practically  every  dealer  in  the  city  has  felt 
the  need  of  an  association  of  this  kind  for  the 
exchange  of  ideas  and  the  adoption  of  meas- 
ures that  would  insure  uniformity  of  trade  and 
service,  and  judging  from  the  enthusiasm  shown 
and  from  the  fact  that  practically  every  talking 
machine  dealer  in  Cleveland  was  represented  it 
would  indicate  that  the  time  was  opportune  for 
s.uch  an  organization. 

The  following  firms  were  represented:  Aldrich 
&  Howey  Co.,  The  Bailey  Co.,  A.  Belsan,  Brown 
Brothers  Co.,  W.  H.  Buescher  &  Sons  Co.,  Cald- 
well Piano  Co.,  Frank  Cerne,  Cleveland  Piano 
Co.,  Clifton  Furniture  Co.,  The  Collister  &  Sayle 
Co.,  Columbia  Music  Shoppe,  The  Diamond  Disc 
Phonograph  Co.,  T.  E.  Ditrich  &  Sons,  The  B. 
Dreher's  Sons  Co.,  The  Eclipse  Musical  Co.,  The 
Euclid  Music  Co.,  H.  Fraiberg  &  Son,  J.  L. 
Goodman  Piano  Co.,  The  Grafonola  Co.,  Har- 
mony Music  Shoppe,  Hueter  Jewelry  Co.,  The 
Lakewood  Music  Co.,  The  Henry  Leopold  Fur- 
niture Co.,  C.  C.  Lipstreu,  H.  E.  McMillin  & 
Son  Co.,  Maresh  Piano  Co.,  The  May  Co.,  L. 
Meier  &  Sons,  J.  Mescaros,  J.  E.  Pass  Drug 
Co.,  Joe   Phillipps,  The   Phonograph  Co.,  St. 


MOTORS 

FOR  SALE 

3,000  spur  gear  single-spring  motors 
in  lots  of  250  or  multiples.    $1.15  each. 

Samples  with  10-inch  turn-tables. 
$1.75  each 

DOUBLE-SPRING  WORM  GEAR 

motors  with  12-inch  turn-table,  grad- 
uated speed  indicator,  stop,  etc. 

Lots  of  100  $3.90  each 

Lots  of  1  doz  4.25  each 

Single  sample  5.00  each 

We  can  also  furnish  high-grade  tone  arms  and 
reproducers.  Sample  set,  $3.00.  Send  for  quan- 
tity prices.  Terms  on  samples  strictly  cash  with 
orders. 

PERFECT  AUTOMATIC  BRAKE  CO. 

425  S.  Wabash  CHICAGO 


Maximum  "if  Minimum 


Files  Them — Finds  Them 

A  Sectional  Cabinet  ■* 


A  Filing 

and  Sales 
System  of 

REAL 
VALUE 

PATENTED  AND  GUARANTEED 
OGDEN  Patents  used  only  in 
Ogden  Cabinets 

Protects  your  records  against  warping  and  dust — 
Also  Locks 
Has  satisfied  thousands  of  dealers 
Guaranteed  to  please  you 
Get  a  system  which  will  make  more  sales 
and  save  time 

Order  NOW — Immediate  Shipments 

Ogden  Sectional  Cabinet  Co. 

Box  365,  Lynchburg,  Va. 


Space 
and 
Expense 


Models  No. 
No.  31.  High 
Cabinets  for 
parlors. 

Models  No.  2  and 
No.  62.  Low  in  price. 
High  efficiency.  Pat- 
ented. 


Clair  Jewelry  Co.,  A.  Smerda,  Sterling  Music 
Co.,  Story  &  Clark  Piano  Co.,  Svehla's  Music 
House,  Wm.  Taylor  &  Son  Co.,  The  University 
Music  Co.,  J.  T.  Wamelink  &  Sons  Piano  Co. 


HOLD  ENTHUSIASTIC  FLAG  RAISING 


ISSUING  MOZART  RECORDS 


McCormack's  New  Record  of  "Star  Spangled 
Banner"  Featured  in  Ceremonies  at  Headquar- 
ters of  New  York  Talking  Machine  Co. 


The  Mozart  Talking  Machine  Co.  Make  Im- 
portant Statement  Regarding  New  Records 

St.  Louis,  Mo.,  May  8. — The  Mozart  Talking 
Machine  Co.,  of  this  city,  manufacturer  of  the 
Mozart  talking  machines,  has  just  placed  on  the 
market  a  line  of  Mozart  records  which  will  be 
produced  in  ten  and  twelve-inch  sizes,  double 
faced,  hill  and  dale  cut.  These  records  will 
be  issued  in  monthly  bulletins,  and  the  May 
list  contains  many  popular  numbers  of  the  day 
sung  by  well-known  artists.  This  line  of  rec- 
ords will  enable  Mozart  dealers  to  develop  a 
profitable  trade,  in  view  of  the  fact  that  these 
machines  are  equipped  with  universal  tone  arms-, 
and  play  all  makes  of  records.  This  company 
has  been  very  successful  the  past  few  months 
in  establishing  agencies  with  successful  houses. 


Playing  John  McCormack's  new  Victor  rec- 
ord of  the  "Star  Spangled  Banner,"  and  the 
New  York  Talking  Machine  Co.'s  entire  force 
of  employes  joining  in  the  chorus,  "Old  Glory" 
proudly  unfurled  her  colors  from  the  Fortieth 
street  windows  of  the  New  York  Talking  Ma- 
chine Co.,  Victor  distributors. 

Little  Martha  Geissler,  daughter  of  A.  D. 
Geissler,  president  of  the  company,  occupied  the 
place  of  honor — it  was  her  sturdy  little  tugs 
which  raised  the  flag  in  its  place.  With  the 
cheers  of  the  employes  were  joined  those  of  em- 
ployes working  in  tile  World  Tower  Building- 
opposite. 


INTRODUCE  NEW  SOUND  BOX 


Chase  &  West,  well-known  talking  machine 
dealers  of  Des  Moines,  la.,  have  purchased  the 
business  of  the  Des  Moines  Talking  Machine 
Co.,  812  Locust  street,  that  city,  which  has  one 
of  the  largest  stocks  in  this  vicinity. 


The  Mutual  Talking  Machine  Co.,  New  York, 
manufacturer  of  tone  arms  and  sound  boxes, 
has  just  placed  on  the  market  a  new  sound  box, 
which,  the  company  states,  has  won  the  enthusi- 
astic approval  of  manufacturers  and  dealers  who 
have  visited  its  factory.  This  new  sound  box 
'Was  constructed  with  the  one  thought  in  mind 
of  tone  quality,  and  that  the  company  has  suc- 
ceeded in  its  efforts  in  this  direction  is  evi- 
denced in  the  following  letter  received  from  C. 
L.  Hibbard,  an  authority  on  tone  production: 

"I  have  personally  inspected  the  new  sound 
box  of  the  Mutual  Talking  Machine  Co.,  and 
find,  after  thoroughly  testing  same,  it  has  proven 
to  be  an  exceptional  box  for  both  the  hill  and 
dale  and  lateral  cut  record.  It  produces  a  fine 
loud  and  full  tone  and  has  wonderful  quality. 
I  can  heartily  recommend  this  box  to  anyone 
wishing  to  get  quality  out  of  all  makes  of  pho- 
nograph records." 
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Every  time  you  sell  an  electrie  Columbia  Grafonola 
to  a  customer,  you  have  made  a  beautiful  profit— you 
have  made  a  certain  and  regular  record  buyer— you 
have  added  one  more  completely  pleased  and 
actively  interested  customer. 


( Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


INTERIOR  TREATMENT  AFTER  ADAM  SCHOOL  EFFECTIVE 


The  Remarkable  Transformation  Effected  in  th  e  Interior  of  the  Establishment  of  the  Eastern 
Talking  Machine  Co.  in  Boston  Demonstrates  Artistic  Work  of  Unit  Construction  Co. 

On  April  16  E.  F.  Taft 


distributors,  recently  spent  a  few  days  at  French 
Kick  Springs,  Ind.,  where  he  enjoyed  a  well 
deserved  rest.     As  the  accompanying  illustra- 


of  the  Eastern  Talk- 
ing Machine.  Co.,  of  Boston,  opened  to  public 
j?iew -their  new  Victrola  department,  which  is 
perhaps '  the  most  effective  interior  treatment 
|jf  a  talking  machine  establishment  in  the  coun- 
try. :  .S.ome  views  showing  the  remarkalfle  ef- 
fects, .'secured  by  the  skilled  artists  of  the  Unit 
Construction  Co.  are  to  be  found  on  pages  40 
ij-nd  41  of  this  issue.  They  are  worth  consid- 
eration. 

Entering  the  department,  which  is  located  on 
the  second  floor  of  their  building,  177  Tremont  ' 
fcjtreet,  Boston,  and  of  easy  access  either  by  ele- 
vator or  stairs,  of  generous  width,  the  visitor 
jjs  first  impressed  with  the  graceful  beauty,  state- 
ly proportions  and  atmosphere  of  restful  re- 
finement which  pervades  throughout.  Consist- 
ently executed,  decorated  and  finished  to  the 
last  detail  in  the  exquisite  style  made  famous 
by  the  Adam  Brothers,  which  decorative  style 
is  "now  in  such  vogue  in  this  country,  this  de- 
partment constitutes  a  fitting  home  for  the  dis- 
play and  sale  of  Victor  products. 

The  main  color  scheme  of  ivory  and  silver 
blue  is'  happily  contrasted  with  rich  carpet- 
ings;of  golden  russet  and  furnishings  in  Eng- 
lish brown  mahogany  with  upholstery  of  silver 
bide  velour.  The  effect  is  further  heightened 
by  the  lighting  fixtures,  ceiling  lights  being  of 
alabaster  and  wall  brackets  of  gold  bronze,  also 
lamps;  mirrors  and  other  objects  du  vertu.  The 
delicate  Adam  detail  with  graceful  urn,  medal- 
lion, rosette  and  garland  ornamentation  in  ivory 
and  blue  is  carried  out,  even  to  the  ceiling, 
which  with  its  light  ivory  satin  finish  reflects 
a  soft  restful  light:  in  fact,  the  quality  of  rest- 
fulness  pervades  the  entire  department,  the  sort 
of  restfulness  which  invites  the  hearing  of  the 
world's  best  music,  the  environment  being  in 
keeping  with  the  artistry  of  the  rendition.  The 
beautiful  reception  room  or  lobby,  whose  case- 
ment windows  with  their  delicately  leacjed  panes 
give  .an  unsurpassed  outlook  on  the  famous 
Boston  Common,  rewards,  the  customer  who  by 
chance  is  forced  to  await  an  appointment  or 
access  to  one  of  the  demonstrating  rooms. 

While"  great  thought  and  care  have  been  de- 
voted to  the  decorative  features  of  the  depart- 
ment, practicability  has  been  of  prime  considera- 
tion throughout.  Entering  the  department 
either  from  stairs  or  elevator  one  comes  in  im- 
mediate contact  with  record  stock  racks  and 
record  counter  with  plate  glass  top,  which, 
while  in  the  prevailing  Adam  design,  immedi- 
ately •  impress  the  customer  with  their  capacity. 
Ten  to  twelve  customers  may  be  served  at 
.'one  time'  from  this  counter,  and  the  purchaser 
.with  a  prepared  list  of  records  can  secure  same 
in  muiinmm  time;  a  noiseless  pneumatic  tube 
teysterri  in  immediate  conjunction  taking  care 
jpf  all  nqcessary  sales  record  or  delivering  change 
iwithout  a  moment's  delay. 

|  Femfteerf '  "demonstrating  rooms  of  generous 
proportions,,  beautifully    wainscoted,  furnished 


and  lighted  and  refreshingly  ventilated  -by  an 
electric  system,  noiseless  in  operation,  ~  offef 
an  irresistible  invitation  to  the  patron  for  i'ji 
complete  revue,  of  the  latest  record  offerings'. 
Heavy  plate  glass  and  patented  construction 
give  these  demonstrating  rooms  an  unusual  de- 
gree of  sound  insulation. 

The  relative  position  of  the  demonstrating 
rooms  and  record  stock  makes  for  high  effi- 
ciency in  sales  service  and  permits  one  sale's 
person  to  care  for  the  wants  of  two  or  three 
customers  at  one  time;  in  fact,  the  entire  der- 
partment  breathes  efficiency  from  every  stand- 
point. _  \. -r, ^   XX  '  ''!  ' 

The  Eastern  Talking  Machine  Co  is  certainly 
to  be  congratulated  upon  this  exceptional  de- 
partment, the  planning,  designing  and  "execution 
of  which,  down  to  the  last  detail  of  decoration, 
was  placed  in  the  hands  of  the  Unit  Construc- 
tion Co.,  of  Philadelphia,  welhknown  factors 
of  the  Unico  system  of  equipment  for  talking 
machine  and  piano  departments. 


"CAUGHT 

Arthur 


ON  THE  GOLF  LINKS 


D.   Geissler   Trys   His  Luck 
French  Lick  Springs  Links 


the 


Arthur  D.  Geissler  at  French  Lick  Springs 

tion  shows,  Mr.  Geissler  managed  to  -find  some 
spare  time  for  the  golf  links,  and  we  understand 
that  his  "card"  would  entitle  him  to  recognition 
in-  any  Victor  distributors'  tournament. 


Arthur  D.  Geissler,  president  of  the  New 
York  Talking  Machine  .Co.,  New:  York,  and 
Chicago  Talking  Machine  Co.,  Chicago,  Victor 


■  The'  Clark  &  Jones  Piano  Co.,  Birmingham, 
Ala.,  will  move  into  new  quarters  in  the  Earle 
Building,  1913  Third 'avenue,  on  June  1. 


The  Tone  Arm  You  Have  Been 
Looking  For 


A  new  universal  tone  arm  and  souqd  box  that  is  bound  to  make  a 
name  for  itself.  It  has  all  that  can  be  desired  iij  the  way  of  clear, 
rich  and  musical  tone.  - 

Price  in  thousand  lots,  $1.50 

Write  fof  particulars  and  district  agencies 

ANDS  KOCH 


296  Broadway 


New  York  City 
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NEW  "BUTTERFLY^  MOTOR  READY 

Leonard  Markels  Perfects  Latest  Addition  to 
Line  of  Motors  and  Other  Talking  Machine 
Accessories — Factory  Facilities  Increased 


BACK  HOME  IN  WATERBURY 


Leonard  Markels,  New  York,  motor,  tone  arm 
and  sound  box  manufacturer,  has  just'placed  on 
the  market  his  new  "Butterfly"  motor,  which 
has  been  in  course  of  perfection  for  the  past 
half  year.  Mr.  Markels  has  worked  day  and 
night  to  make  this  motor  thoroughly  represen- 
tative of  the  ideals  which  influenced  its  raanu- 


Leonard  Markels  and  D.  R.  Doctorow,  Manager 

facture,  and  judging  from  the  favorable  com- 
ments made  by  those  manufacturers  who  have 
tried  out  this  new  motor  he  has  succeeded  in 
his  efforts. 

As  its  name  implies  the  "Butterfly"  has  noise- 
lessness  as  its  most  important  feature,  and  every 
detail  of  this  motor  was  perfected  with  the 
one  idea  of  producing  a  motor  that  would  be  as 
noiseless  as  mechanical  ingenuity  could  make  it. 
The  "Butterfly"  has  jeweled  bearings,  which 
make  for  noiselessness  in  running;  beveled  gear 
winding  and  a  new  ratchet  device  which  elim- 
inates external  noises.  It  will  play  seven  ten- 
inch  records  with  one  winding,  and  will  be  manu- 
factured in  three  styles.  . 

During  the  past  few  months  the  Markels  fac- 
tory has  been  enlarged  in  all  departments,  and 
new  machinery  installed  to  accommodate  the 
production  of  the  "Butterfly."  All  of  these  im- 
provements were  made  under  the  personal  di- 
rection of  Mr.  Markels,  whose  many  years'  prac- 
tical experience  is  reflected  in  the  efficiency 
which  characterizes  every  division  of  his  fac- 
tory. The  Markels  products  have  made  re- 
markable headway  in  the  trade's  estimation  the 
past  six  months,  and  at  the  present  time  the 
Markels  motor  is  being  used  by  many  prominent 
manufacturers  throughout  the  country.  The 
new  "Butterfly"  promises  to  be  one  of  the  most 
popular  motors  introduced  in  some  time,  and 
advance  orders  indicate  its  immediate  success. 


ABLE  TO  SUPPLY  THE  TRADE 

The  New  York  Card  and  Album  Co.,  New 
York,  manufacturer  of  Nyacco  record  albums, 
has  just  advised  the  dealers  throughout  the 
country  that  it  can  supply  them  with  all  three 
grades  of  albums  that  it  manufactures,  notwith- 
standing the  tremendous  scarcity  of  raw  mate- 
rials. The  company  realized  some  time  ago  that 
there  would  be  a  shortage  of  .materials  and  made 
arrangements  considerably  ahead  of  time  so 
that  its  clientele  would  not  suffer.  ,  The'  com- 
pany has  also  made  plans  to  co-operate  with 
its  dealers  in  furnishing  them  with  publicity 
matter  sd  they  can  merchandise  Nyacco  albums 
with  maximum  profit. 


The  Woodlawn  Talking  "Machine  Shop,.  Chi- 
cago, has  been  incorporated  with,  a  capital  stock 
of  $10,000  by  P.  .1.  Hushes,  F.  "OS  B  rown  and 
F.  N.  Ilillis. 


One  Model 
Maximum  Efficiency 


Three  Sizes— Floor  Cabine's :  1 7x  1 9x40 
-19x20x41.  Table  Cabinet:  20x22x14. 
Birch-Mahogany  Finish — Nickel  Trim — 
Well-Finished. 

Stock  on  hand 


SAMUEL  WEINSTEIN 

134  Duane  St.  Established  1899  New  York 


Fulton-Driggs  Smith  Co.  Reoccupies  Building 
Destroyed  by  Fire  in  January — Elaborate 
Talking  Machine  Department  a  Feature 


disastrous  effects  of  the  fire  has  been  due  large- 
ly to  the  efforts  of  A.  P,  McCoy  and  F.  V. 
McCoy,  secretary  of  the  company.     A.  P,  Mc- 


Waterbury,  Conn.,  May  8. — The  Fulton-Driggs 
& /Smith  Co.,  whose  building  at  158-162  Grand 
street,  this  city,  together  with  the  greater  part 
of  stock  contained  therein  was  destroyed  by 
fire  on  January  21  recently  reoccupied  the  re- 
modeled building  which  has  been  arranged  in  a 
niost  modern  manner. 

A  particularly  interesting  feature  is  the  new 
talking  machine  department,  which  occupies  a 
~section~qf  the  main  floor,  seventeen  feet  wide 
anil  seventy-two  feet  long.  The  department  is 
equipped  with  five  Unico  booths  nine  by  nine 
feet,  and  a  larger  booth  of  the  same  type  meas- 
uring nine  by  seventeen  feet.  The  department 
has  been  equipped  with  an  entirely  new  and 
complete  stock  of  both  Victrolas  and  Edison 
Diamond  Disc  phonographs,  together  with  an 
exhaustive  supply  of  records  for  both  machines. 

The  rapid  recovering  of  the  company  from  the 


Partial  View  of  Talking  Machine  Warerooms 

Coy  is  vice-president  for  Connecticut  of  the 
Talking  Machine  Men,  Inc. 

The  formal  opening  of  the  remodeled  quarters 
was  held  on  April  25,  and  was  attended  by  sev- 
eral talking  machine  jobbers  from  New  York 
and  other  points. 


WALL  KANE  NEEDLES 

The  original  10  for  1  steel  needle  is  the  greatest  needle  success  in  the  country 

Package  of  50  needles  retails  for  10  cents 


Guaranteed 
phqk06raph 


This  is  our 

Silent 
Salesman 
for  Dealers 


Handsome  metal 
enameled  display 
stand,  hplding  60 
packages  (each 
package  containing 
50  needles);  also 
attractive  window 
sign.  Sold  to  the 
Dealer  complete 
for  $3.90 


Medium — Loud — 
Extra  Loud — Price 
to  dealers  6  cents 
per  package  of  50 
needles  retailing  at 
10  cents. 


Send  for  samples. 


Each  needle  is  guaranteed  to  play  10  records;  the  10th  record  playing  just  as 
clearly  as  the  first.  Package  of  50  needles,  far  greater  value  than  500  ordinary 
steel  needles.    Retails  for  1 0  cents. 

The  buying  public  has  put  its  approval  on  the  Wall  Kane  needle.    Every  phono- 
graph owner  will  soon  ask  for  Wall  Kane  needles. 

Dealers :    Place  this  stand  in  the  window  and  on  your  counters.    Wall  Kane 
needles  will  sell  themselves.    Send  $3.90  for  Sample  Stand  to-day. 

Jobbing  Territories  Open. 

PROGRESSIVE  PHONOGRAPHIC  SUPPLY  CO. 

SOLE  DISTRIBUTORS  OF  WALL  KANE  NEEDLES 

145  West  45th  Street  New  York 
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TRADE  OPPORTUNITIES  IN  THE  EAST 

Daniel  A.  Creed,  General  Manager  of  the  Chi- 
cago Talking  Machine  Co.,  Points  Out  Advan- 
tages That  Easterners  Enjoy — Has  Developed 
Business  of  His  Company  to  High  Efficiency 


Daniel,  A.  Creed,  general  manager  of  the  Chi- 
cago Talking  Machine  Co.,  Chicago,  111.,  Vic- 
tor distributor,  was  a  visitor  this  week  at  the 
offices  of  .  the  New  York  Talking  Machine  Co., 
New  York. 

In  commenting  upon  general  business  condi- 
tions Mr.  Creed  seemed  to  feel  that  the  record 
output  problem  of  New  York  City  was  the  one 
item  of  the  talking  machine  business  standing 
out  most  prominently. 

While  the  proportion  of  record  business  to 
machines  may  be  as  good  in  the  East  as  it  is  in 
Chicago,  Mr.  Creed  feels  that  with  so  many 
things  favorable  to  the  record  situation,  much 
larger  results  will  surely  be  obtained.  For  in- 
stance, he  cites  the  ability  of  New  York  dis- 
tributors to  get  local  hits  much  sooner  than  the 
western  distributors.  The  overnight  freight  ser- 
vice, particularly  on  re-orders,  is  a  wonderful 
advantage.  Another  advantage  is  a  fifteen  mil- 
lion population  within  a  radius  of  fifty  miles 
of  New  York  City  and  a  big  proportion  of  that 
population  educated  to  the  better  class  and  pop- 
ular hit  type  of  music. 

It  has  been  proved,  Mr.  Creed  claims,  a  large 
proportion  of  machine  business  accrues  from 
record  advertising.  The  desire  for  a  machine 
is  first  instilled  in  the  mind  by  the  description 
of  the  music  to  be  had  on  that  machine.  Mr. 
Creed's  point  is  the  profit  on  records  is  just  as 
good  as  on  machines  and  a  large  proportion  on 
records  is  either  cash  or  charge.  If  the  record 
business  can  be  brought  up  to  the  same  propor- 
tion as  the  machine  business — that  part  of  the 
dealer's  business  must  be  the  most  profitable. 

"I  was  astonished,"  Mr.  Creed  said,  "with  the 
wonderful  equipment  of  the  talking  machine  de- 
partments.   Such  equipments  as  Gimbel  Bros.', 


Wanamaker's  and  Lord  &  Taylor's  departments 
were  an  eye-opener." 

While  Mr.  Creed  is  the  manager  of  the  larg- 
est Victor  wholesalers  in  the  West,  he  takes  his 
hat  off  to  the  New  York  Talking  Machine  Co., 
as  a  good  example  of  what  can  be  done  in  bring- 
ing wholesaling  to  the  highest  type  of  efficiency, 
commenting  particularly  on  their  system  of  steel 
record  racks,  modern  repair  department,  a  won- 
derful location  which  permits  of  daylight  on  all 
four  sides,  an  office  with  four  passenger  elevat- 
ors on  Fortieth  street,  and  a  shipping  depart- 
ment with  four  fast  freight  elevators  on  Forty- 
first  street. 

Mr.  Creed  is  going  back  feeling  the  spirit  of 


loyalty  to  the  Victor  Co.  cannot  be  overrated. 
"All  of  the  dealers  I  have  spoken  to  in  New 
York  City,"  said  Mr.  Creed,  "seem  to  feel  that 
the  distributors  of  the  Victor  Co.  are  perfectly 
competent  to  handle  any  situation  which  might 
arise  from  the  recent  Macy  decision.  The  fact 
that  no  dealers  have  seen  fit  to  take  advantage 
of  the  privilege  which  seemed  to  have  been 
granted  to  them  by  the  U.  S.  Supreme  Court 
would  seem  to  indicate  that  they  realize  the 
discount  allowed  them  by  the  Victor  Company 
is  only  sufficient  to  pay  them  a  fair  return  on 
their  investment." 

Mr.  Creed  ended  up  his  sojourn  in  the  East 
with  a  week-end  visit  at  the  Victor  factory. 


VICTOR  CO.  ANNOUNCES  CHANGE  IN  "OPENING  DAY" 

Monthly  Lists  of  Records  to  Be  Released  on  First  of  Months  Instead  of  the  28th  of  the  Preced- 
ing Month  as  Formerly — Change  Effective   With   August  Supplement 


The  Victor  Talking  Machine  Co.  has  sent  to 
distributors  and  dealers  the  following  letter  re- 
garding the  change  of  the  opening  day  for 
Victor  records  from  the  28th  of  the  month  to 
the  first  of  the  month  following.  The  open- 
ing day  was  established  on  the  28th  of  the 
month  a  number  of  years  ago,  and  proved  very 
satisfactory  until  the  present  difficulties  in  trans- 
portation arose,  and  which  necessitated  at  least 
a  few  days'  leeway.  The  Victor  Co.  letter  is 
as  follows: 

In  view  of  the  large  growth  in  our  record 
business  since  the  inauguration,  in  1906,  of  our 
"opening  day"- — 28th  of  the  month — and  the  oc- 
casional traffic  congestion  and  uncertainty  of 
delivery  of  freight  shipments;  and  guided  by 
the  practically  unanimous  vote  of  Victor  dis- 
tributors, the  following  changes  of  dates  for 
the  simultaneous  "opening  day"  and  shipment 
of  supplement  records  to  dealers  will  become 
effective  with  the  August  supplement: 

The  first  of  the  current  month  (as  indicated 
by  the  date  on  the  supplement)  is,  beginning 
August  1,  to  be  the  simultaneous  "opening  day" 
for  new  Victor  records.    When  the  first  of  the 


month  falls  on  Sunday  or  a  holiday,  the  pre- 
ceding day  is  then  to  become  the  simultaneous 
"opening  day." 

Distributors  majy  ship  supplement  records 
and  printed  matter  pertaining  thereto  to  dealers 
on  the  third  day  preceding  the  "opening  day." 
When  this  day  falls  on  Sunday  or  a  holiday,  the 
next  preceding  day  is  to  be  the  day  when  ship- 
ments to  dealers  may  be  started  by  distributors. 

As  heretofore,  no  supplement  or  other  adver- 
tising matter  referring  to  these  records  should 
be  brought  to  the  attention  of  the  public  before 
the  "opening  day,"  except,  however,  advertising 
matter  may  be  distributed  by  mail  only  after 
2  o'clock  on  the  afternoon  of  the  day  preceding 
the  "opening  day."  Newspaper  advertisements 
referring  to  the  monthly  supplement  prior  to 
the  1st  should  be  confined  to  the  sole  statement 
that  the  1st  is  the  "opening  day"  for  these 
records  without  specific  reference  to  any  record 
or  records  listed  therein. 

We  believe  that  Victor  dealers  will  agree 
that  the  "first  of  the  month"  idea  will  soon 
prove  of  value  a?  an  advertisement  for  the  new 
Victor  records,  more  easily  remembered,  etc. 


tf 


TRY  THEM   7\NO  BE  CONVINCED 


What  Mr.  C.  L.  Hibbard  says: 

"It  produces  a  fine,  loud  and  full  tone  and  has  wonderful 
quality.  I  can  heartily  recommend  this  box  to  anyone  wishing 
to  get  quality  out  of  all  makes  of  phonograph  records" 


C.  L.  Hibbard 
has  had  20  years' 
experience  with 
sound-boxes.  He 
has  several  pat- 
ents, and  is  a 
recognized  au- 
thority in  this 
field. 


We  can  supply  this  special  two-fold  box 
with  our  tone  arms,  and  have  also  a  rubber 
cushion  hub  arrangement  that  will  fit  mostly 
all  makes  of  tone  arms.    Be  the  first  to  supply  your  trade  with 
this  new  sound  box. 

Write  or  wire  for  samples.       Samples  $2.00  each. 

We  use  the  best  grade  of  mica  obtainable.  Write  for  catalog 
of  our  tone  arms  and  sound  boxes.   Quantity  prices  on  request. 

MUTUAL  TALKING  MACHINE  CO. 


145  West  45th  Street 


NEW  YORK 
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Two  Samples— $4.00  each—C.  O.  D. 

Nickel  Plated—Cast  Frame— Double  Spring  Phonograph  Motor 


Playing  4-10  in.  or  3-12  in.  Lateral 
Cut  Records  or  2-H  Edison  Records 


ANNOUNCEMENT 


In  the  past  we  have  had  our  motors  manufactured  on  contract,  with  very  unsatisfactory  results. 
We  have  now  perfected  and  are  making  our  own  motors.    Not  a  single  detail  has 
been  omitted  from  this  motor.     EVERY  POSSIBLE  DESIRABLE 
FEATURE  HAS  BEEN  INCORPORATED. 


NICKEL  PLATED 
FAST  AND  SLOW 


INSIDE 
TURNTABLE 
BRAKE 


BALL  BEARING 

ON  TURNTABLE  STUD 


A* 

SLOTTED 
REGULATOR 
ARM.CAN  NOT 
JUMP  OFF 


FOOL  PROO 
REGULATOR 
ALWAYS  TURNS 
EASILY 


/B THICK  PLATE  AND 
SLEEVE.  ONE- 
PIECE  SOLID  DIE- 
CASTING.THEREFORE 
RUNS  ABSOLUTELY 
TRUE 


BALL 
BEARING 

/fcTHICK  BRASS 
^  INTERMEDIATE  GEAR 

BALLBEARING 


BALL 
BEARING 


□  rnn.K.r-    ^THICK  PLATE  AND  SLEEVE 
BEARING       ONE  PIECE  SOLID  DIE  CASTING 
RUNS  ABSOLUTELY  TRUE 


EXTENSION 
3^2"  LONG  FOR 
25"  CABINET 


TUBULAR 
ESCUTCHEON 


EXTENSION    %'ROUND  STOCK 
IV'LONGFOR         3"LONG  HANDLE  FOR 
2I"CABINET 


18"  CABINET 

Playing  4-10  in.  or  3-12  in.  Lateral  Cut  Records  or  2-]2  Edison  Records 

No.  3 — Nickel  Plated,  Cast  Frame,  Double  Spring  Phonograph  Motor,  complete  with: 


1  —  12"  Stamped  (Green  Felt)  Turntable 
1— Screw-On  Winding  Handle— 9/16"  Stock 
1— Nickel  Plated  Regulator 
1 — Inside  Turntable  Stop 
1 — Handle  Escutcheon 


4—1-1/4"  Motor  Board  Screws 
8—5/8"  Rubber  Washers 
4—5/8"  Steel  Washers 
2 — Blued  Wood  Screws  for  Stop 

4 — N.  P.  Wood  Screws  for  Escutcheon  and  Regulator 


SAMPLES 

Samples  are  packed  two  in  a  carton,  complete  with  all  parts.     By  trying  out  two  it  will  give  you  a 
better  test  on  our  motors.    Foreign  shipments  are  prepaid  by  us,  therefore  foreign  orders  for  samples  must  / 
be  accompanied  with  draft  for  $13.50  to  cover  motors  and  transportation. 


MOTOR  PARTS 

We  can  give  prompt  serv'ce  and  solicit  inquiries  and  orders  for  any  part  on  a  motor — such 
as  Gears,  Stampings,  Screw  Machine  Parts,  and  especially  the  Worm  for  Governor  Shaft 
or  the  complete  Governor.     Also  Stops,  Regulators,  Handles,  Turntables  and  all  Hard- 
ware Parts.  / 

CHAS.  H.  ELTING  &  COMPANY  . 


if 


Chas.  H. 
Kiting  *  Co 
1516  So 
Wabash  Ave., 
Chicago.  I'.  S.  A. 
Gentlemen:  Please 
express  us  immediate- 
ly for  test  purposes  2 
s  imples  of  your  improv- 
ed   No.  .'!  motor,  at  $4.00 
each.  CCD.    Mark  the  pack, 
ige  for  the  personal  attention 


Mr. 


Care  of. 


Cable   Address — 
"Elmotor"  Chicago. 


1516  South  Wabash  Avenue 

CHICAGO 


Codes — 
AVestern    I'nion  or 
I.ieber's,  5th  Edition 


City 


Foreign  shipments  are  Prepaid  by  us.  Therefore, 
foreign  orders  for  samples  must  be  accompanied 
with  Draft  for  $13.50  to  cover  motors  and  Transpor- 
tation. 
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REPAIRS 

TALKING  MACHINE  TROUBLES  AND 
.  HOW  TO  REMEDY  THEM 


Conducted  by  Andrew  H.  Dodin 


[This  department  of  The  Talking  Machine  World  is  de- 
signed for  the  service  of  all  classes  of  our  readers,  including 
those  who  make,  and  those  who  sell,  talking  machines. 

Andrew  H.  Dodin,  who  conducts  this  department,  has  a 
wide  and  enviable  reputation  as  a  repairer  of  talking  ma- 
chines and  conducts  an  exclusive  talking  machine  repair 
shop  at  25  East  Fourteenth  street,  New  York.  Tell  him 
your  troubles  through  The  World  and  he  will  help  you  if 
possible.    The  service  is  free. — Editor.] 

In  these  days  of  universal  tone  arms  of  vari- 
ous types  and  of  attachments  designed  to  make 
possible  the  playing  of  various  types  of  records 
on  one  machine,  it  behooves  the  manufacturer, 
or  the  assembler,  as  the  case  may  be,  of  talk- 
ing machines,  and  likewise  the  dealer,  to  pay  par- 
ticular attention  to  the  adjustment  of  the  tone 
arm  itself  and  the  reproducer  affixed  thereto. 

It  quite  often  happens  that  a  record  played 
on  one  machine  of  a  certain  type  will  sound 
clear,  musical  and  perfectly  satisfactory,  while 
the  same  record  played  on  another  machine  of 
the  same  type  will  produce  a  blast  or  makes  an 
indistinct  effect  that  is  annoying.  The  tone 
arms  of  both  machines  and  the  reproducers 
are  apparently  exactly  the  same,  but  the  effect 
is  not.  In  such  a  situation  it  is  well  for  the 
manufacturer  or  the  dealer  in  whose  hands  the 
machine  happens  to  be  to  test  out  the  joints 
most  carefully,  especially  where  a  section  of 
the  tone  arm  may  be  turned  about  or  works 
in  a  socket.  If  there  is  a  screw  adjustment  pro- 
vided this  should  be  so  fixed  that  the  joint  will 
be  tight  and  not  liable  to  rattle.  If  certain 
sections  of  the  tone  arm  itself  are  threaded  on 
such  connections  must  be  gone  over  carefully. 
In  other  words,  from  the  needle  point  to  the 
tone  arm  socket  there  should  be  no  looseness 
in  any  connection,  for  even  if  the  metallic  sec- 
tions do  not  rattle,  air  spaces  at  the  joints 
have  a  surprising  effect  on  the  tone. 

Before  any  machine  is  sent  out,  as  has  been 
stated  before  in  these  columns,  it  should  be 
gone  over  carefully  to  see  that  no  mechanical 
defects  exist.  The  slight  expense  entailed  by 
this  inspection  will  save  perhaps  a  number  of 
dollars  in  time  and  trouble  in  repairing  or  ad- 
justing the  machine  in  the  customer's  house,  or 
in  exchanging  it  for  a  more  perfect  model. 

The  vibrations  of  sound  have  a  surprising  ef- 
fect on  metal.  A  tone  arm  section  that  appears 
fairly  secure  on  a  cursory  examination  may  be 
found  to  give  much  trouble  when  the  record 
is  played,  especially  when  high  or  loud  notes 
are  reproduced. 

Whether  the  sections  of  the  tone  arm  are 
held  in  adjustment  by  a  set  screw  or  by  some 
other  arrangement,  it  will  be  found  that  the 
careful  insertion  of  some  white  lead  in  the  joint 
will  often  provide  a  remedy  against  rattling 
or  blasting. 

Buffalo,  N.  Y.,  May  4. 
Editor,  The  Talking  Machine  World. 

Dear  Sir:  I  have  experience  with  several  mo- 
tors of  foreign  make  in  which  the  springs  have 
been  broken  and  have  had  much  difficulty  in 
getting  new  springs  in  this  country  that  are 
the  same  size  as  the  broken  ones.  In  the  first 
place  the  springs  I  get  here  are  shorter  and  a 
trifle  narrower  than  the  old  ones.  Would  it 
be  possible  to  give  satisfaction  by  installing  such 
springs?    In  other  words,  will  they  give  suffi- 


MASTER  WAX 


For  a  reasonable  price  I  am  able 
to  deliver  large  or  small  quantities 
of  the  very  highest  grade  of  Master 
Wax.  Write  stating  when  it  will 
be  convenient  for  you  to  inspect 
samples.  ::  ::  " 

Address  Box  2000 

Care  of  TALKING  MACHINE  WORLD 
373  Fourth  Ave.,  New  York 


cient  power  to  the  motor  and  will  it  be  liable 
to  rattle?    I  noted  in  one  of  your  previous  ar- 
ticles you  spoke  of  troubles  caused  by  narrow-^ 
springs,  but  do  you  think  a  difference  of  one-  v 
sixteenth-inch   would  cause  difficulty? 

Very  truly  yours,  v*" 

Dealer. 

Answer:  A  spring  a  foot  or  two  shorter  and 
a  little  narrower  than  the  original  will  in  most 
cases  answer  the  purpose.  Experimenting  is  the 
only  means  of  finding  out  which  springs  will 
give  the  best  satisfaction  other  than  the  original 
size. 

Brooklyn,  N.  Y„  April  28. 

Mr.  A.  H.  Dodin, 

Care  of  The  Talking  Machine  World. 
Dear  Sir:  A  sound  box  that  I  have  used  for 
several  years  has  suddenly  gone  bad,  and  blasts 
most  horribly  when  playing.  The  rubber  rings 
around  the  diaphragm  appear  to  be  in  good  con- 
dition and  hold  the  edges  of  the  diaphragm 
tightly.  The  needle  arm  appears  to  be  fastened 
tightly  in  the  center  of  the  diaphragm  with  the 
necessary  wax  about  it,  and  yet  the  reproduc- 
tion is  very  unsatisfactory.  I  have  placed  a 
toothpick  from  one  side  of  the  sound  box  to 
the  other  and  under  the  needle  arm,  and  this 
helps  matters,  but  still  does  not  allow  for  the 
proper  effect.  Could  you  suggest  from  this  out- 
line what  is  most  likely  the  matter  with  the 
reproducer,  and  what  can  be  done  to  remedy  it? 

h.  I.  R. 

Answer:  Possibly  the  mica  touches  the  frame 
of  sound  box  or  the  tension  springs  are  weak. 
The  best  cure  would  be  to  take  sound  box  en- 
tirely apart  and  reassemble  it,  being  sure  that 
mica  is  cemented  to  gasket  so  that  it  does  not 
touch  frame  of  box,  and  also  be  sure  that  ten- 
sion springs  are  in  good  condition. 

Pittsburgh,  Pa.,  May  1. 
Repair  Department,   Talking  Machine  World, 
New  York. 

Gentlemen:  I  have  been  securing  a  number 
of  motors  and  turn  tables  from  one  house,  but 
have  found  that  in  many  cases  the  turn  tables 
do  not  run  true.  Experimenting  with  the  motors 


and  turn  tables  from  other  concerns  has  de- 
veloped the  same  trouble  at  intervals.  The 
turn  tables  are  apparently  perfectly  flat  when 
tested  separately,  while  the  motor  spindles  also 
appear  to  run  true.  The  combination,  how- 
ever, though  wedged  together  tightly,  wabbles 
from  one  side  to  the  other.  Is  there  any  way 
of  adjusting  or  setting  the  motor  and  fixing 
the  turn  table  that  will  remedy  this  trouble? 

R.  F.  Rankin. 
Answer:  If  turn  table  and  turn  table  spindle 
are  both  absolutely  true  as  you  state,  then  the 
only  possible  cause  for  the  trouble  would  be 
in  the  way  the  motor  is  attached  to  the  cabinet. 
The  rubber  or  felt  bushing  washers  are  not  all 
the  same  thickness. 


C.  F.  SIMES  HOME  FROM  LONG  TRIP 


Sales  Manager  of  Veeco  Co.  Gainers  Some  Good 
Orders  in  South  and  West 


Boston,  Mass.,  May  9. — C.  F.  Simes,  sales  man- 
ager of  the  Veeco  Co.,  manufacturers  of  the 
Veeco  electric  motors  and  the  vitraloid  turn- 
tables for  talking  machines,  returned  on  Monday 
from  a  nine  weeks'  trip  through  the  South  and 
West.  Mr.  Simes  reported  a  lively  demand  for 
the  Veeco  motor  throughout  the  territory  he 
visited,  and  brought  back  with  him  convincing 
proof  of  the  same  in  the  way  of  orders  for  im- 
mediate and  future  delivery. 


DEMAND  FOR  R0L=T0P  RECORDS 

Boston,  Mass.,  May  8. — The  National  Talking 
Machine  Sales  Corp.  has  found  a  ready  sale  for 
its  Rol-Top  record  cabinets,  which  it  placed  on 
the  market  some  time  ago,  and  these  cabinets 
are  now  being  used  by  dealers  throughout  the 
country.  Each  Rol-Top  cabinet  has  a  capacity 
of  1,600  ten  and  twelve  inch  records,  and  is  so 
constructed  that  it  can  be  locked  and  is  also 
dust  proof.  This  cabinet  presents  a  very  at- 
tractive appearance  and  the  company  is  making 
preparations  to  handle  a  big  demand  for  the 
Rol-Top. 


^^^^    Hi  I  I  I  f  1  'lUmMkMMktBISSE* 


Standard  Sectional 
Record  Cabinet 

A  practical,  inexpensive,  convenient  cabinet 
for  dealers ;  made  on  the  sectional  principle,  affording  the 
following  advantages: 

It  grows  with  your  requirements:  You  first 
purchase  just  the  number  of  sections  you  actually  need 
for  your  present  requirements;  as  you  need  more  space, 
add  more  sections. 

Adapted  to  any  space:  As  many  sections  as  desired 
may  be  placed  in  a  stack  ;  as  many  stacks  may  be  used 
side  by  side  as  wall  space  will  permit. 
Each  section  or  shelf  is  indexed  by  a  letter  and  each 
compartment  by  a  number,  forming  a  system  of  filing 
unsurpassed  for  simplicity  and  convenience. 
Neat  in  appearance:  No  empty  shelves;  no  over- 
crowding. Case  always  complete,  yet  always  capable 
of  additional  expansion. 

Carefully  made  and  beautifully  finished  in 

plain  and  quartered  oak,  and  in  imitation  and  genuine 
mahogany. 

Made  in  two  sizes;  to  hold  10-inch  and  12  inch  records. 
Each  section  holds  200  records  (  100  Edison  records). 
Stack  may  be  made  up  with  all  sections  of  the  same  size ; 
or  sections  for  10-inch  records  may  be  used  above 
sections  for  12-inch  records  by  means  of  a  reducing 
section  as  shown  in  accompanying  illustration. 
Record  sections  furnished  with  or  without  doors. 

Price  for  section  $2.75  ant*  UP 

Cases  shipped  on  approval  direct  from  factory  at  con- 
siderable saving  to  you  ;  on  orders  amounting  to  $10.00 
and  over  we  pay  freight  to  all  points  East  of  Montana, 
Wyoming,  Colorado  and  New  Mexico.  To  points  in 
and  West  of  these  states,  we  equalize  freight  charges. 
For  further  particulars  and  full  list  of  prices  for  the 
different  sections  in  the  different  grades,  write  for  illustrated 
circular  No.  70. 

The  C.  J.  Lundstrom  Mfg.  Co. 

LITTLE  FALLS,  N.  Y. 
Branch  Office,  Flatiron  Bldg.,  New  York  City 
Fifteen  Years'  Experience  Making  High 
Grade  Filing  Cabinets  and  Bookcases 
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E.  P.  VAN  HARLINGEN,  Manager 
H.  SCOTT  KINGWILL,  Ass't.  Mgr. 


CHICAGO 


HEADQUARTERS 

World  Office 
Republic  Bldg.,  209  South  State  St.,  Chicago 
Telephone:  Wabash  5774 


Chicago,  III.,  May  10. — Considering  conditions, 
as  the  traditional  phrase  goes,  business  has 
stacked  up  very  nicely  the  past  month.  In  spite 
of  the  temporary  halt  following  the  declaration 
of  a  state  of  war,  trade  with  the  jobbers  gen- 
erally has  shown  a  decided  increase  over  the 
corresponding  month  of  last  year,  although  this 
comparative  gain  has  not  been  as  great  perhaps 
as  that  scored  by  the  preceding  months  of  1917. 
The  dealers  soon  recovered  their  equanimity, 
reinstated  cancelled  orders  and  ordered  forward 
withheld  shipments.  The  general  feeling  both 
with  the  jobbers  and  the  local  retailers  is  that 
there  is  to  be  no  material,  if  any,  recession  of 
trade  on  account  of  the  war.  A  trip  among  the 
retail  warerooms  of  the  loop  revealed  a  great 
deal  of  activity,  several  saying  that  business 
the  past  two  weeks  has  been  especially  good. 
The  demand  for  patriotic  records  both  with  the 
local  and  country  dealers  is  somewhat  enormous 
and  jobbers  say  that  they  find  it  practically  im- 
possible to  supply  the  demand. 

Non-Approval  Policy  Successful 

J.  F.  Ditzell,  manager  of  the  Victor  depart- 
ment of  the  Famous  &  Barr  Co.,  of  St.  Louis, 
was  a  recent  visitor.  He  stated  that  the  non-ap- 
proval policy  regarding  records  that  he  estab- 
lished a  year  ago  has  been  faithfully  followed 
out  and  that  instead  of  losing  by  it  their  record 
business  has  made  a  notable  gain.  Every  record 
sold  is  "sealed"  and  the  fact  that  the  customer 
has  this  positive  guarantee  that  the  records  he 
buys  are  perfect  and  have  never  been  used  even 
for  demonstration  purposes  has  begotten  a  con- 
fidence that  has  spelled  success. 

Tone  Tests  at  the  Show 

A  leading  feature  of  the  Edison  phonograph 
exhibit  at  the  National  Music  Show  of  the  Coli- 
seum will  be  the  concerts,  six  daily,  three  in  the 
afternoon  and  three  in  the  evening.  There  will 
be  a  recital  hall,  located  in  the  annex,  seating 
four  hundred  people.  Details  appear  elsewhere. 
The  exhibit  and  the  concerts  will  be  in 
charge  of  V.  E.  B.  Fuller,  of  the  executive  staff 
of  Thomas  A.  Edison,  Inc.,  and  he  will  be 
assisted  by  members  of  the  staff  of  C.  E.  Good- 
win, general  manager  of  the  Phonograph  Co., 
the  Edison  jobbers  for  this  zone. 

Lyon  &  Healy  Patriotic 

Three  of  the  sons  of  the  late  P.  J.  Healy  are 
preparing  to  serve  their  country  at  the  front. 


Vincent  Healy  has  been  made  a  lieutenant  in  the 
marine  service,  Columbus  Healy  is  at  Fort  Sheri- 
dan taking  the  reserve  officers'  training  course, 
and  Augustin  Healy,  who  is  just  finishing  Yale, 
has  gone  to  Washington  to  enter  the  marine 
service.  The  big  house  recently  issued  a  notice 
to  its  employes  that  it  would  not  only  hold  open 
the  positions  of  men  who  enlisted  but  would  pay 
them  the  difference  between  the  compensation 
given  by  the  government  and  their  salaries  at 
Lyon  &  Healy,  while  they  are  serving  their 
country.  Henry  Hetzke,  the  shipping  clerk 
for  the  talking  machine  department,  has  joined 
the  First  Illinois  cavalry. 

Gets  New  Quarters 

The  Combination  Attachment  Co.,  manufac- 
turers of  the  Orotund  sound  boxes  and  special- 
ties, has  moved  from  the  fifth  floor  of  the  Re- 
public Building  to  better  located  and  arranged 
quarters  at  Suite  324  on  the  third  floor  of  the 
same  building.  Wm.  Tures,  the  manager  of  the 
company,  and  the  Orotund  inventor,  has  added 
to  the  line  a  large  and  loud  sound  box  especially 
adapted  for  playing  Pathe  records.  Several  new 
additions  to  the  line  of  special  merit  will  be 
ready  for  the  inspection  of  the  visitors  to  the 
city  during  the  piano  convention  period. 
McCormack's  Record  Wonderful  Hit 

G.  P.  Ellis,  sales  manager  for  the  Chicago 
Talking  Machine  Co.,  says  that  the  new  Victor 
record  of  "The  Star  Spangled  Banner,"  sung 
by  John  McCormack,  is  proving  one  of  the  big- 
gest red  seal  sellers  they  have  had  for  years. 
The  demand  promises  to  strain  the  supply  to 
the  utmost.  Mr.  Ellis  says  that  April  was  an 
excellent  month  in  spite  of  the  war  situation, 
and  May  so  far  promises  to  be  equally  good. 
Vitanola  Co.  Move  to  Their  New  Factory 

The  Vitanola  Talking  Machine  Co.  and  the 
American  Phonoparts  Co.  have  moved  their  gen- 
eral offices  from  208  South  Wabash  avenue  to 
their  new  factory  at  500  West  Thirty-fifth 
street,  where  they  have  ample  facilities  for  car- 
ing for  their  growing  business.  They  will  have 
several  most  attractive  new  models  of  Vitanola 
machines  ready  for  the  trade  very  shortly. 
Visitors  to  the  National  Music  Show,  May  19 
to  26  are  cordially  invited  to  call  upon  them. 
Brunswick  Phonograph  Display 

The  Brunswick-Balke-Collender  Co.  are  going 
to  have  a  remarkable  exhibit  at  the  Coliseum. 


Besides  the  regular  line,  with  which  the  deal- 
ers are  already  familiar,  there  will  be  two  new 
high-priced  models,  which  Martin  Nystrom,  the 
creator  of  the  Brunswick  phonographs,  says 
will  be  the  top  notch  of  architectural  artistry. 

Harry  B.  Bibbs,  formerly  of  the  Schmelzer- 
Arms  Co.,  of  Kansas  City,  is  now  sales  man- 
ager of^the  phonograph  division  of  the  B.-B.-C. 
Co.  He  succeeds  A.  J.  Kenrick,  who,  with  R. 
J.  Waters,  is  devoting  his  time  to  the  establish- 
ment of  Brunswick  shops-  in  towns  of  100,000 
and  over,  by  interesting  men  of  capital  in  the 
attractive  proposition  offered  by  the  agency  for 
Brunswick  phonographs,  home  billiard  tables, 
etc.     One  of  the  results  of  their  labors  was  re- 


IN  OUR  NEW  QUARTERS 

The  Chicago  office  of  the  Talking 
Machine  World  is  now  located  in 
Room  1508  Republic  building,  209 
S.  State  St.,  Phone  Wabash  5774. 

"At  Your  Service." 


vealed  when,  on  last  Saturday,  the  Brunswick 
Shop,  of  Detroit,  was  opened  with  Wallace 
Brown  as  manager. 

W.  B.  Harrison,  formerly  manager  of  the 
Erunswick  phonograph  wholesale  branch  in 
Milwaukee,  has  been  succeeded  by  H.  A.  Kent. 
The  former  will  have  a  responsible  position  in 
the  wholesale  department. 

Brunswick  Shop  in  New  Quarters 

The  Brunswick  Shop  will  move  next  week 
from  Jackson  boulevard  to  their  new  quarters 
at  222  South  Wabash  avenue  on  the  ground 
floor  of  the  handsome  John  Church  Building. 
Although  the  contractors  are  still  at  work  the 
passerby  can  easily  see  that  it  is  going  to  be 
one  of  the  best  equipped  talking  machine  stores 
in  the  loop.  Not  less  than  fifteen  handsome 
demonstration  booths  are  being  built,  and  no 
expense  is  being  spared  to  make  the  store  a 
model  of  its  kind.  Visitors  to  Chicago  during 
the  piano  conventions  and  music  show  will  be 
able  to  inspect  the  new  quarters. 

FlexiFile  Co.  to  Exhibit 

The  FlexiFile  Co.,  of  Chicago,  will  have  a 
{Continued  on  page  83) 


The  Wade 


Wade  &  Wade  Products 


FOR  THE 


Fibre 

Needle 

Cutter  No.  1 

Price  $1.50 


Talking  Machine  Owner 

The  Wade  Fibre  Needle  Cutter  is  used  in  more 
homes  in  America  than  any  other  needle  cutter 
ever  made. 


Fibre 
Needle 

Cutter  No.2 

Price  $2.00 


Wade  &  Wade 

manufacture  a  fine 
lubricant  oil  for 
talking  machines,  a 
grease  to  eliminate 
the  noise  in  gears, 
a  spring  barrel  lub- 
ricant to  stop  the 
jumping  of  springs 
and  a  polish  for 
cabinets. 


The  Wade  Fibre  Needle  Cutter  has  a  device  for  holding  the  needle  in 
position  while  repointing,  and  in  addition  to  this  a  self  acting  stop 
which  allows  only  a  very  thin  shaving  to  be  trimmed  from  the  needle. 

EVERY  POSSIBLE  EFFORT  IS  MADE  TO  FILL  ORDERS  THE 

SAME  DAY  RECEIVED 

WE  WHOLESALE  EXCLUSIVELY 

Dealers — get  your  order  in  at  once  to  your  jobber.    The  early 
order  gets  the  goods. 

WADE  &  WADE       3807  Lake  Park  Ave.        CHICAGO,  ILL. 
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Our  Rush  Shipments 
Will  Increase 
Your  Sales 

Service  in  Victor  Records  is  the  something 
which  appeals  to  the  trade  more  than  any 
other  one  thing.  It  is  the  thing  which  most 
strikingly  can  make  your  store  stand  out  in 
your  community. 

Assure  your  customers  of  this  ideal  service 
by  ordering  from  our  large,  well  assorted 
Victor  Record  stocks,  which  include  practi- 
cally every  number. 


Fibre  Needles  are  meet- 
ing with  greater  favor 
every  day.  They  are  an 
economy  to  the  user  and 
invariably  give  the  best 
kind  of  service.  Order 
liberally  and  push  them. 

Fibre  Needles  are  posi- 
tively not  injurious  to  the 
record. 


L.  &  H.  Fibre  Needle 
Gutter.  Here  is  an  article 
which  should  accompany 
every  Victrola.  It  is  posi- 
tive and  accurate  in  its 
action,  thus  enabling  one 
to  use  the  same  needle  over 
and  over  again.  Demon- 
strate this  instrument  to 
every  fibre  needle  buyer. 


LYON  &  HEALY 
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FROM  OUR  CHICAGO  HEADQUARTERS — (Continued  from  page  81 ) 


COMBINATION 

524  Republic  Building 


OROTUND" 

means 

Rich,  Clear,  Full  and  Musical 

and  the  combination  of  the  "Orotund"  sound  repro- 
ducer and  universal  tone-arm  with  our  suggestion  of  a 
tone  chamber  will  make  the  most  high  grade,  perfect 
equipment  for  talking  machine  manufacturers. 

The  "Orotund"  sound  reproducer  does  its  work» 
greatly  eliminating  surface  scratching  needle  noise,  also 
that  "canned  music  tone"  and  produces  a  mellow, 
sweet,  pleasant,  musical  tone,  that  inventors  and 
talking  machine  experts  have  been  trying  to  get  for 
more  than  twenty  years. 

Let  us  demonstrate  facts  to  you.  We  have  standard 
attachments  for  the  most  popular  machines  tc  play 
all  records. 

Genuine  Diamond  and  Sapphire  points 
Write  for  particulars 

ATTACHMENT  COMPANY 

State  and  Adams  Streets  Chicago,  111. 


most  interesting  exhibit  of  their  FlexiFile  de- 
vice for  filing  talking  machine  records  at  the 
Music  Show.  Some  of  the  leading  manufac- 
turers are  incorporating  this  system  in  their 
machine  cabinets,  and  other  exhibits  as  well 
will  serve  to  spread  the  FlexiFile  gospel.  The 
Read  automatic  record  container  and  carrying 
cases  will  also  be  shown  at  the  same  booth. 
F.  P.  Read  and  W.  W.  Parsons  will  be  in  charge 
of  the  exhibit. 

Crescent  Co.  in  Enlarged  Quarters 

Wm.  R.  Everett,  Western  manager  of  the 
Crescent  Sales  Co.,  has  taken  over  the  entire 
fifth  (loor  of  the  building  at  28  East  Jackson 
boulevard.  The  old  offices  on  this  floor  have 
been  turned  into  stockrooms,  and  the  new  of- 
fices located  in  the  front  of  the  building.  Be- 
sides the  stockrooms  there  are  four  large  com- 
partments, two  of  which  are  used  as  offices  and 
two  for  demonstration  rooms.  Mr.  Everett  an- 
nounces that  an  entire  new  line  of  machines  will 
soon  be  on  the  market  in  addition  to  the  styles 
being  manufactured  at  present. 

Sonora  Wholesale  Opens  New  Warerooms 

The  Western  wholesale  offices  and  warerooms 
of  the  Sonora  Phonograph  Corp.,  are  now  lo- 
cated in  the  McClurg  Building  at  218  South  Wa- 
bash avenue.  A  full  line  of  Sonora  machines 
are  on  exhibition,  and  an  ample  wholesale  stock 
stored  away  in  the  large  warerooms  on  the  sixth 
floor.  The  visitor  getting  off  the  elevator  and 
approaching  the  Sonora  offices  is  immediately 
impressed  by  two  long,  handsome  lines  of  floor 
models  placed  on  exhibition  in  a  sort  of  hallway 
reaching  out  from  the  main  offices.  There  are 
two  spacious  demonstration  rooms  containing 
four  models  each,  and  also  a  large  and  a  small 
private  office.  The  main  stockroom  at  present 
contains  seven  or  eight  hundred  Sonora  ma- 
chines, boxed.  An  excellently  equipped  repair 
department  is  located  at  one  end  of  the  stock- 
room, where  two  expert  talking  machine  repair 
men  are  constantly  busy.  Manager  R.  Hadert 
states  that  one  of  these  repair  men  is  always 


ready  to  visit  and  aid  any  Sonora  dealer  who 
finds  a  repair  job  on  his  .hands  that  he  is  un- 
able to  cope  with.  Besides  the  main  stockroom 
part  of  another  floor  in  the  same  building  is 
being  used  temporarily  for  the  storing  of  So- 
nora models.  Over  eighty-five  hundred  square 
feet  of  floor  space  is  occupied  by  the  concern. 
Mr.  Hadert  will  spend  part  of  his  time  in  the 
Chicago  office  and  part  traveling  in  Illinois  and 
Indiana.  He  is  assisted  in  the  management  of 
the  Chicago  branch  by  L.  Golder. 

Cortina  Opens  Offices  and  Studios 
A  Chicago  branch  of  the  Cortina  Academy  of 
Languages  has  been  recently  opened  in  the  Mc- 
Clurg Building  at  218  South  Wabash  avenue. 
C.  A.  Robertson  is  manager  of  the  Western  of- 
fices. The  new  quarters  include  four  attrac- 
tively decorated  rooms,  three  of  which  are  class 
and  demonstration  rooms.  The  Chicago  branch 
has  two  distinct  departments.  One  has  to  do 
with  sales  promotion  of  Cortina  records,  and 
the  other  occupies  itself  altogether  with  instruc- 
tion in  foreign  languages.  Native  instructors 
in  a  number  of  European  tongues  have  been 
employed,  and  the  school  work  is  proceeding 
rapidly.  Considerable  advertising  has  been  done 
throughout  the  city  by  means  of  street-car  and 
elevated  cards,  circulars  and  classified  adver- 
tising in  the  dailies.  A  full  line  of  Cortina  text 
books  is  carried  in  stock,  as  are  also  Cortina 
records. 

James  Abbott  Seriously  111 

J.  L.  Abbott,  general  manager  of  the  Chi- 
cago Hinged  Cover  Support  and  Balance  Co., 
has  been  seriously  ill  and  has  been  operated 
upon.  At  the  present  writing  he  is  upon  the 
road  to  recovery  and  in  all  probability  it  will 
not  be  long  before  he  will  be  back  at  his  desk 
and  taking  care  of  the  work  of  his  firm's  rapidly 
growing  business. 

Opens  New  Store  on  South  Side 

The  H.  Reichardt  Piano  Co.  have  opened  an- 
other store  at  Sixty-third  and  Halsted  streets. 
The  new  establishment  will  be  devoted  exclu- 


sively to  retailing  Victor  talking  machines  and 
records.  There  will  be  a  formal  opening  of  the 
place  Saturday  evening,  May  12.  All  of  the 
customers  of  the  Reichardt  Piano  Co.  have  been 
invited  to  attend  the  affair,  and,  as  the  new  lo- 
cation happens  to  be  one  of  the  busiest  corners 
outside  of  the  loop,  a  lively  attendance  is  ex- 
pected. 

Six  Best  Sellers 

The  six  best  sellers  in  Victor  records  as  given 
The  World  by  Mrs.  L,  B.  Glaver,  of  the  "Talk- 
ing Machine  Shop"  are  as  follows:  "I's  Gwine 
Back  to  Dixie,"  by  Alma  Gluck,  and  Emperor 
Quartet;  "Have  a  Heart,"  fox-trot  and  "Love  o' 
Mike,"  one-step;  "Dixieland  Jass  Band"  and 
"Livery  Stable  Blues,"  "For  Me  and  My  Gal" 
and  "Dance  and  Grow  Thin"  and  "America, 
Here's  My  Boy"  and  "Let's  All  Be  Americans 
Now." 

The  six  best  sellers  in  Columbia  records  as  ob- 
tained at  the  State  Street  Grafonola  Shop  are 
the  following:  "Star  Spangled  Banner"  and 
"America,"  by  Graveure;  "Blue  Danube  Waltz" 
and  "Carmena  Waltz,"  by  Lucy  Gates;  "Where 
the  Black-Eyed  Susans  Grow"  and  "After 
You've  Had  Your  Way";  "If  I  Had  a  Son  for 
Each  Star  in  Old  Glory"  and  "The  Story  of 
Old  Glory,  the  Flag  We  Love";  "When  the  Sun 
Goes  Down  in  Dixie"  and  "I've  Got  the  Sweetest 
Girl  in  Maryland"  and  "Cohen  Telephones 
From  Brighton"  and  "Cohen  Telephones  the 
Health  Department." 

The  Edison  six  best  sellers  for  the  past  thirty 
days  have  been  the  following:  "America"  and 
"Hail,  Columbia"  and  "Star  Spangled  Banner"; 
"Barcarolle,"  Tales  of  Hoffman  and  "Cavalleria 
Rusticana";  "I'd  Be  Happy  Anywhere  With 
You"  and  "You  Said  Something";  "Carme"  and 
"Mamma  Mia,  Che  Vo  Sape,"  by  Guido  Cicco- 
lini;  "Dancing  Down  in  Dixieland"  and 
"O'Brien  Is  Tryin'  to  Learn  to  Talk  Hawaiian" 
and  "Flora  Bella,"  one-step,  and  "Moana," 
Hawaiian  waltz. 

The  six  best  Pathe  sellers  as  obtained  from 
Miss  M.  Foland,  of  the  Brunswick  Shop,  are 
as  follows:  "Yaddie,  Kaddie,  Kiddie,  Kaddie, 
Koo"  and  "Smiles  Then  Kisses";  "I  Wonder 
How  the  Old  Folks  Are  at  Home"  and  "I'm 
Going  Back  to  California";  "Oh,  Johnny,  Oh, 
Johnny,  Oh"  and  "The  Nights  Are  Six  Months 
Long";  "You  Said  Something"  and  "Hy-Sine"; 
"Dance  and  Grow  Thin"  and  "Boogie  Rag"  and 
"Panama  Pacific  March"  and  "Caravane  Arabe." 

The  six  best  Emerson  records  have  been  "Call 
to  Arms"  and  "Sweetest  Melody  of  All";  "Amer- 
ican Patrol"  and  "Star  Spangled  Banner";  "Amer- 
ican Fantasie";  "Razzazza  Mazzazza"  and  "Joe 
Turner  Blues,"  "La  Donna  E  Mobile,"  and 
"Vesti  La  Giubba." 

Stewart  Corp.  to  Make  Motors  for  Trade 

Sales  Manager  Hodson,  of  the  Stewart  Phono- 
graph Corp.,  made  an  interesting  announcement 
this  week  when  he  told  of  the  company's  in- 
tention to  supply  the  trade  with  double  and 
single-spring  motors  and  other  phonograph  ac- 
(Conlinucd  on  page  85) 


THE  $100  MODEL 

With  Eight  Big  Points  of  Sales  Superiority 

The  Empire  Model  "B"  INVITES  comparison — 
that's  the  easiest  way  to  sell  it — drive  home 
those  positive  points  of  superiority  and  your  pros- 
pect can't  get  away.  He  has  what  he  wanle  I  and 
you  have  made  a  friend  as  well  as  a  sale. 


Check  up  these  points  at  our  exhibit — National  Music  Show,  Chicago  Coliseum,  May  19-26 


mm 
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1 —  Marked  beauty  of  cabinet. 

2 —  Automatic  cover  support  and  balance 

3—  Extra  large  record  storage. 

4 —  Automatic  stop. 

5—  Special  design  reproducer  and 
tone-arm. 

Profitable  EXCLUSIVE  Agency  Proposition  ready  for  the  first  dealer  writing  from  your  town. 

EMPIRE  TALKING  MACHINE  CO.  429  S.  Wabash  Avenue,  Chicago 

JOHN  H.  STEINMETZ,  President 


EXTRA ! 

We  are  now  supplying  1 0-  and  1 2-inch  Empire 
records  to  dealers  handling  the  Empire  line. 
First  release — 150  up-to-date  best  sellers. 
Empire  Models  $25— $200 


6 —  The  motor  is  the  finest  ever  built  in  any 
$100  model.  Motor  frame  all  cast.  All 
bearings  special  metal.  Trued  to  microm- 
eter measure.  Trimmings  of  highest 
quality.   Runs  nearly  half  hour. 

7 —  Fullest  volume  of  tone. 

8 —  Scientific  tone  modifier. 


Model  B. 
Price  $100 

Mahogany  or  Oak 
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™  MANDEL 

The  Quality  Phonograph 


The  proof  lies  in  the  endorsement  of  over  two  thousand 
dealers  who  are  now  selling  the  Mandel.  Who  can  question 
the  intelligence  of  this  army — 2,000  strong?  Can  you  ask 
for  more  substantial  proof  of  quality? 

Not  Merely  Assembled 
Completely  Mandel  Built 

Few  talking  machines  are  really  built,  but  the  Mandel  is 
manufactured  by  us  in  its  entirety.  It  is  one  of  the  few 
phonographs  that  is  not  merely  an  assembled  machine. 
•  The  Mandel  is  mechanically  and  scientifically  correct — 
phonographically  speaking.  The  Mandel  motor  insures 
maximum  efficiency  and  service.  The  Mandel  tone  arm  and 
sound  box  (reproducer)  are  built  upon  principles  designed 
along  common-sense  ideas. 

Thus  the  manufacturer's  responsibility  is  behind  the 
product.   The  Mandel  must  satisfy.    That  is  our  guarantee. 

Big  Value  to  the  Consumer 
Liberal  Profit  for  Dealer 

This  combination  spells  success.  Large  quantity  output, 
plus  factory-to-dealer  distribution  method,  insures  economy 
in  production.  The  dealer  profits,  the  consumer  profits. 
The  Mandel  phonograph  embodies  honest  value.  It  is  built 
to  sell  and  stay  sold  because  of  its  intrinsic  merit. 

To  dealers  who  are  unfamiliar  with  the  Mandel,  we  pro- 
pose our 

Free^Trial  Offer 

wherein  you,  Mr.  Dealer,  will  be  the  judge. 
Give  the  Mandel  a  chance  to  talk  and  play  for 
itself.  Let  it  demonstrate  more  effectively 
than  printed  words  that  it  is  second  to  none  in 
its  performance.  Test  it  for  yourself.  Play 
it  in  your  own  store  or  business  office.  Com- 
pare it  with  any  other  talking  machine — not 
only  in  design  and  general  appearance,  but 
in  tone  quality  as  well.  Give  it  the  acid  test, 
and  if  you  do  not  conclude  that  the  Mandel 
phonograph  is  fully  the  equal  of  machines  sell- 
ing at  about  twice  our  price,  ship  it  back  at 
our  expense. 

Write  today 

MANDEL  MANUFACTURING  CO.,  Inc. 

501-511  S.  Laflin  Street,  Chicago,  Illinois 

NEW  YORK  DISPLAY  ROOMS:  41  UNION  SQUARE 


THE  MANDEL 

MODEL  No.  3 
$100 

Dimensions : 

Height — 49^2  (with  casters) 
Depth— 24 
Width— 23 


Finishes : 

Mahogany 
Golden  Oak 
Fumed  Oak 


Specifications : 

Twelve-inch  turn-table — velvet  cover. 
Double  spring  worm  drive  motor. 
Plays  five  ten-inch  records  with  one  winding. 
Three  metal  removable  needle  cups  in  motor  board. 
Felt  padded  indexed  record  compartment  for  fifty 
records. 

Two  shelves  for  record  albums. 


Don't  fail  to  see  the  Mandel 

— to  hear  its  beautiful  tone. 

— to  be  convinced  that  we  offer  a  line 
of  unquestioned  merit  and  sales 
opportunities. 

Visit  our  exhibit  at  the 

National  Piano  Show 

Space  60 
Coliseum:  May  19  to  26 
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FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  83) 


cessories,  and  that  in  all  probability  samples  of 
these  various  parts  will  be  on  display  at  the 
company's  exhibit  at  the  National  Music  Show 
during  the  week  of  May  19-26. 

The  company  will  have  Booth  No.  12,  and 
here  the  full  line  of  Stewart  machines  will  be 
shown,  including  the  new  models  and  the  Model 
B  with  the  specially  designed  carrying  case. 
Bring  Out  "Empire"  Records 

The  Empire  Talking  Machine  Co.  has  brought 
out  the  "Empire"  line  of  records  and  opens  this 
new  division  of  its  interests  with  an  initial  list 
of  150  selections.  As  a  result  President  John 
H.  Steinmetz  and  his  assistants  are  kept  busy 
with  the  work  of  arranging  for  the  installation 
of  the  line  in  each  of  the  Empire  agencies. 

The  demand  from  dealers  for  the  booklets 
which  the  Empire  Co.  supplies  its  dealers  con- 
tinues unabated,  and  evidently  they  have  proven 
themselves  to  be  a  real  sales  help.  These  book- 
lets are  supplied  in  such  form  that  the  dealer's 
name  is  readily  inserted  in  the  signature  page. 
The  McGee  Sales  Co.,  of  Seattle,  Wash.,  and 
J.  A.  Petzold,  of  Kansas  City,  Mo.,  Empire  dis- 
tributors, are  reporting  excellent  business. 
Elting  Offices  Convenient  to  Coliseum 

Chas.  H.  Elting  &  Co.,  makers  of  phonograph 
motors,  will  have  a  most  decided  advantage 
when  the  National  Music  Show  opens  at  the 
Coliseum  next  month,  for  the  new  Elting  offices, 
located,  as  they  are,  at  1516  South  Wabash  ave- 
nue, are  almost  directly  across  the  street  ffom 
the  show.  To  have  the  big  conclave  brought  to 
one's  door  is  the  luck  of  no  other  house  in  the 
trade,  and  salesmen  of  the  Elting  Co.  will  be 
able  to  meet  talker  men  at  the  show,  and  by  sim- 
ply taking  them  across  the  street  and  south  a 
half-block  or  less  can  show  not  only  the  full  line 
of  Elting  motors,  but  take  advantage  of  all  the 
facilities  that  the  main  office  affords. 

New  Shonk  Styles 

Allen  L.  Eaton,  sales  manager  for  the  Chas. 
W.  Shonk  Co.,  has  announced  that  two  new 
styles  will  shortly  be  brought  out  by  his  com- 
pany that  will  add  greatly  to  the  comprehensive- 
ness of  the  company's  line.  The  two  models 
will  be  priced  at  $65  and  $30  respectively.  The 
more  expensive  will  be  a  cabinet  machine  stand- 
ing forty-five  inches  high,  and  which  will  be  of 
all-wood  construction  throughout.  The  smaller 
machine  will  be  of  the  "table"  variety. 

Fulton-Alden  Co.  to  Show 

One  of  the  newer  talking  machine  manufac- 
turers to  display  its  line  at  the  National  Music 
Show  at  the  Coliseum  will  be  the  Fulton-Alden 
Co.,  of  Waukegan,  111.,  the  organization  of 
which  was  described  in  last  month's  World. 
The  company  will  display  its  $100,  $200  and  $300 
models,  and  will  be  represented  by  four  mem- 
bers, of  the  company's  forces.  They  will  be: 
R.  C.  Fulton,  Chas.  Durand,  H.  L.  Stripe  and 
H.  L.  Howe. 

Columbia  Items 

H.  A.  Yerkes,  district  manager  for  the  Colum- 
bia Graphophone  Co.,  has  been  very  busy  of  late, 
in  addition  to  his  regulation  duties  in  preparing 
for  an  elaboration  representation  of  the  com- 
pany's products  at  the  Music  Show.  James  P. 
Bradt,  assistant  to  the  president  of  the  company, 
will  be  here  and  will  greet  the  visiting  dealers 
at  the  exhibit.  Mr.  Yerkes  also  anticipates  the 
pleasure  of  entertaining  Wm.  H.  Schmoller,  of 
Schmoller  &  Mueller,  the  Columbia  jobbers  of 
Omaha,  Neb.,  during  the  convention  period. 

R.  G.  Winter,  who  has  been  for  several  years 
city  salesman  for  the  Columbia  Co.,  covering 
the  north  and  south  sides,  has  joined  the  road 
forces  of  the  Chicago  office,  with  northern  Illi- 
nois and  eastern  Iowa  as  his  territory.  He 
succeeds  C.  H.  Kennedy,  who  has  been  trans- 
ferred to  the  Cleveland  branch,  where  he  will 
visit  local  and  northern  Ohio  trade.  A.  T. 
Boland,  formerly  manager  of  the  Grafonola 
Shop,  will  take  care  of  the  city  trade  formerly 
waited  upon  by  Mr.  Winter. 

Lockeridge  Is  111 

A.  M.  Lockeridge,  floor  salesman  for  the  Chi- 
cago Talking  Machine  Co.,  and  widely  known 
among  the  Middle  Western  trade,  has  been  ill 


at  his  home  in  this  city,  for  a  week  past.  He 
will  probably  be  able  to  resume  his  duties  very 
shortly. 

D.  A.  Creed  in  the  East 

Dan  A.  Creed,  vice-president  of  the  Chicago 
Talking  Machine  Co.,  is  spending  several  weeks 
at  the  New  York  Talking  Machine  Co.,  with 
President  Geissler  and  Roy  Keith  working  on 
the  unification  of  the  systems  of  the  offices  as 
to  accounts,  credits  service  campaigns,  etc. 

President  Geissler  recently  spent  a  fortnight 
in  the  West,  visited  the  Chicago  house  and 
recreated  for  a  brief  season  at  French  Lick 
Springs,  Ind. 

Eastern  Visitor  Decries  Penury 

H.  B.  McNulty,  president  of  the  Wonder  Talk- 
ing Machine  Co.,  Inc.,  was  a  visitor  to  Chicago 
for  a  few  days  during  the  early  part  of  the 
month.  Mr.  McNulty  made  a  number  of  side 
trips  out  of  Chicago,  going  as  far  north  as 
Minneapolis. 

"This  present  cry  for  economy  and  retrench- 


and  doubtless  with  the  nation  at  war  we  should 
all  of  us  adopt  a  policy  that  fits  the  situation, 
but  I  am  afraid  that  things  will  be  carried  too 
far.  If  people  spend  their  money  in  the  normal 
fashion  and  not  economize  unreasonably,  if  they 
save  but  are  not  penurious,  then  everything 
should  go  all  right-  We  have  the  land  and  we 
have  the  wealth  and  there  should  be  no  uneasi- 
ness. I  have  been  in  this  business  for  seventeen 
years  and  there  is  no  reason  why  the  talking 
machine  industry  should  not  continue  along  the 
prosperous  road  it  has  during  the  past  three 
years." 

Incorporated 

The  Woodlawn  Talking  Machine  Shop  has 
been  incorporated  at  a  capital  of  $10,000.  The 
incorporators  are  Patrick  J.  Hughes,  Frederick 
O.  Brown  and  Frank  N.  Hillis. 

Charles  Kahl  Opens  New  Store 

The  Irving  Park  Music  Shop  has  been  opened 
at  Irving  Park  boulevard  and  Harding  avenue 
by  Charles  Kahl,  who  has  been  connected  with 


ment,"  said  he,  "is  all  right  up  to  a  certain  point 
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YOU  SHOULD 
SEE  THE  LETTERS 

we  are  receiving  daily  from  Virtuoso 
dealers.  "Five  hundred  dollars  cash 
would  not  take  the  Virtuoso  off  my 
floor  till  more  come,"  writes  one.  "One 
glance  and  one  record  and  no  man 
can  help  being  convinced  of  the  great 
value" — "The  monej^-maker  for  the 
wide-awake  dealer" — are  other  com- 
ments. 

The  Foundation 
of  Their  Confidence 

We  are  not  novices  in  the  phonograph 
field.  The  Virtuoso  is  the  culmina- 
tion of  years,  of  successful  achieve- 
ment in  the  manufacture  of  phono- 
graphs and  phonographic  improve- 
ments on  the  part  of  Henry  T.  Schiff , 
president  of  the  Republic  Phono- 
graph Co. 


MODEL  A 
The  Phonograph  That  Is  Crea- 
ting a  Sensation  in  the  Talking 
Machine  Field 


Model  A  Open 


The  Virtuoso 
Agency 

opens  the  door  to  unbounded  oppor- 
tunities— satisfactory  profits,  sales 
and  selling  policies.  Don't  take  our 
word  for  it.  Drop  us  a  line  and  we 
will  tell  you  the  simple  conditions  on 
which  you  can  have  a  Virtuoso 
shipped  to  your  salesroom  on  thirty 
days'  trial.  The  instrument  will  do 
its  own  talking  better  than  we  can 
talk  for  it. 

Details  of  our  agency  proposition  on 
request — provided  you  act  before 
someone  else  in  your  vicinity  beats 
you  to  it. 


REPUBLIC  PHONOGRAPH  CO. 

HENRY  T.  SCHIFF,  President  and  General  Manager 

320  S.  Wabash  Avenue  •  CHICAGO 
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What  Dealers  Say  About 
The  Brunswick 


February  10,  1917. 

I  have  sold  close  on  to  125  Bruns' 
wick  Phonographs  since  December 
10,  1916. 

My  success  is  due  to  The  Bruns- 
wick having  given  satisfaction  to  all 
my  customers,  and  each  one  is  so  well 
satisfied  that  they  are  all  giving  me 
the  names  of  friends  who  heard  the 
phonograph  and  have  expressed 
themselves  to  be  perfectly  satisfied 
to  own  a  Brunswick  Phonograph. 

Each  one  I  sold  I  was  in  competi- 
tion  with  other  well-known  makes.  I 
am  convinced  The  Brunswick  Phono- 
graph has  no  competition. 

(Name  on  request.) 


February  7,  1917. 

We  received  our  first  consignment 
of  Brunswick  Phonographs  about 
ten  days  ago  and  have  since  re- 
ordered practically  as  many  machines 
as  originally  purchased. 

We  have  averaged  a  little  over 
three  sales,  cabinet  machines,  each 
day,  and  find  that  the  name  BRUNS- 
WICK is  practically  a  household 
word,  making  their  introduction 
much  easier.  No  one  questions  the 
character  of  the  machine,  either  in 
woodwork  or  motor,  due  entirely  to 
the  concern  manufacturing  them. 

We  find  that  The  Brunswick  is 
the  peer  of  all  phonographs. 

(Name  on  request.) 


February  10,  1917. 

We  have  had  extremely  good  suc- 
cess with  The  Brunswick  Phono- 
graph. 

We  have  sold  several  carloads  of 
them  since  the  first  of  last  December. 

In  nine  cases  out  of  ten  where  we 
were  in  competition  with  other 
makes  of  machines,  we  won  out. 
Our  business  is  growing  each  day, 
and  every  customer  is  a  booster. 

I  really  think  there  are  more  Bruns- 
wicks  sold  now  in  this  town  than  all 
the  other  machines  put  together. 

(Name  on  request.) 


Above  are  but  three  of  the  dozens  of  enthusiastic  letters  we 
are  receiving,  from  Brunswick  dealers.  All  over  the  country 
men  are  making  money  and  building,  up  substantial  businesses 
with  the  splendid  Brunswick  Phonograph  and  Pathe  Records. 
So  can  you.  For  we  not  only  offer  a  very  salable  instrument 
but  back  it  with  co-operation. 


Bigger  Profits 

If  that  interests  you,  then  learn  all 
about  our  most  liberal  plan.  It  out- 
classes other  dealer  arrangements — 
all  because  the  money  we  save  in  man- 
ufacture is  divided  with  you. 

Learn  also  about  our  National  Ad- 
vertising Campaign  in  the  leading 
magazines  and  our  local  advertising 
campaigns  in  fifty  cities.  Also  how 
we  will  help  you  advertise — wherever 
you  are. 

Every  indication  points  to  top  place 
for  The  Brunswick.  Our  dealers  say 
it  sells  best  when  in  competition. 
People  can't  resist  the  better  tones,  the 
finer  workmanship  and  the  fact  that 
The  Brunswick  plays  Pathe  Records 
and  all  records  better. 

All  oyer  the  country  our  dealers  are 
putting  The  Brunswick  in  competition 
— it  always  means  a  Brunswick  sale. 


Retail  Prices  $70  to  $175 


It  Costs  Nothing 

It  costs  you  nothing  but  a  stamp  to 
find  out  about  The  Brunswick  and 
Pathe  proposition.  And  the  inquiry 
does  not  place  you  under  the  slightest 
obligation.  You  can  decide,  after  know- 
ing our  plans,  whether  or  not  you 
desire  to  take  advantage  of  this  re- 
markable opportunity. 

Read  again  what  our  dealers  say 
above,  then  multiply  these  three  state- 
ments many  times.  Apply  their  suc- 
cesses to  yourself. 

The  Brunswick  Phonograph  and 
Pathe  Records — we  are  sure  —  offer 
more  to  make  you  and  your  customers 
enthusiastic— and  best  of  all,  you  have 
the  name  and  fame  of  a  76-year-old 
company  behind  you. 

Don't  wait.  Write  today.  Merely 
ask  for  our  dealer's  proposition,  and 
will  give  you  full  particulars  at  once. 


THE  BRUNSWICK  -BALKE-COLLENDER  COMPANY 

Dept.  220,  623'633  S.Wabash  Avenue,  Chicago 


29-35  W.  32nd  Street,  New  York 


130  E.  6th  Street,  Cincinnati,  Ohio 


PLAYS  •  ALL  •  RECORDS 


PATHE  RECORDS  FOR 


With  each  Brunswick  agency  go  Pathe  Records.  In 
our  advertising,  we  encourage  people  to  play  Pathe  Records  on 
The  Brunswick,  as  we  have  found  this  to  be  the  ideal  combina- 
tion. Of  course,  they  may  play  any  other  record  if  they  wish. 


BRUNSWICK  DEALERS 


But  the  Pathe  Library  is  so  large  and  so  complete  that  Bruns- 
wick owners  may  select  all  their  records  from  you.  Pathe  is 
also  carrying  on  an  extensive  campaign  advertising  its  records. 

All  these  details  we  explain  in  our  Dealers  Proposition. 


Piano  and  talking  machine  dealers  visiting  the  National  Music  Show  should  pay  particular 
attention  to  the  exhibit  of  the  Brunswick  Machine  and  acquaint  themselves  with  the  remarkable 
opportunity  it  offers  to  build  up  a  talking  machine  business  that  is  both  permanent  and  profitable. 
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The  Perfect  Automatic  Brake 


For 

Talking 
Machine 
Manufacturers 
and 

Dealers 


Simple  construction.  Easily  attached.  No 
Talking  Machine  complete  without  it. 

Write  for  sample  and  attractive 
quantity  prices. 

PERFECT  AUTOMATIC  BRAKE  CO. 

Room  400,  425  S.  Wabaih  Ave.,  Chicago 


Lyon  &  Healy  for  the  past  thirteen  years  as  a 
buyer  of  music  books,  etc. 

The  new  st(?re  will  carry  a  full  line  of  pianos, 
players,  small  goods,  sheet  music  and  talking 
machines  and  records. 

On  Saturday  evening  Mr.  Kahl  was  given  a 
farewell  dinner  by  his  many  friends  in  Lyon  & 
Healy's  at  Kuntz-Remmler's  restaurant. 
Splendid  Quartet  Work 

There  recently  appeared  in  Chicago  a  male 
quartet,  the  members  of  which  are  all  from  Los 
Angeles,  and  who  were  formerly  engaged  in 
business  in  the  California  city.  They  do  not 
have  to  business  around  any  longer.  The  whole 
four  have  unusually  good  voices  and  they  can 
warble  without  accompaniment,  and  even  with- 
out a  start  from  a  tuning  fork  in  a  manner 
which  is  making  big  and  critical  audiences  sit 
up  and  notice.  They  sang  a  day  or  two  for 
Lyon  &  Healy  in  their  music  hall,  and  after- 
wards kept  on  singing  on  their  own  hook,  col- 
lecting various  and  sundry  contribs  from  the 
public.  When  they  left  here  they  were  bound 
for  the  East  concertizing  as  they  went,  and  will 
make  some  talking  machine  records  before  they 
return.  The  members  of  the  quartet  are:  S.  P. 
Glass,  first  tenor  and  manager;  P.  S.  Brecken- 
ridge,  second  tenor;  V.  A.  Campbell,  baritone; 
H.  M.  Dudley,  bass. 

They  Probably  Didn't 

The  Burgess  Carpet  Co.,  representatives  of  the 
Brunswick  Talking  Machine  Co.  in  Wheeling, 
W.  Va.,  has  forwarded  to  the  Brunswick-Balke- 
Co.  the  following  letter,  which  speaks,  nay,  yells 
for  itself: 

"Burgess  Carpet  Company 

"Dear  Sir  droping  you  a  few  limes  in  regards 
to  my  self  and  phonograph. 

"As  i  promised  your  book  keeper  that  i  would 
pay  in  a  few  weeks  but  I  have  had  a  few  little 
bills  that  i  wanted  to  clean  up  thinking  that  i 
could  of  made  the  payment  in  that  time.  I  do 
not  want  you  to  take  it  from  me  as  i  have 
phonograph  overamonth  and  i  dont  want  you  to 
think  that  i  mean  to  do  this,  i  have  had  it  so 
long  that  i  am  ashame  to  fact  you  i  will  bring 
you  so  me  money  /m  in  tuesday  if  i  hear  from 
you  so  i  will  know  what  you  are  going  to  do 
as  i  feel  that  you  are  going  to  take  it  from  me 
hoping  that  you  will  be  as  light  sa  you  can  my 
phone  is  i  142  yours  truley." 

L.  &  H.  Extend  Invitation 

"The  officers  of  Lyon  &  Healy  extend  to  you 
the  courtesy  of  their  entire  establishment.  It  is 
immaterial  whether  or  not  you  are  a  customer 
of  ours,  we  want  your  visit  in  Chicago  to  be  a 
pleasant  one.  All  Lyon  &  Healy  managers  will 
be  very  glad  to  see  you,  and  perhaps  they  can 
be  of  some  assistance  in  your  own  retail  prob- 
lems. On  the  mezzanine  floor  you  will  find  a 
splendidly  equipped  waiting-room  supplied  with 
the  latest  newspapers  and  best  magazines.  It 
is  an  excellent  place  to  meet  one's  relatives  and 
friends." 

This  is  the  notice  the  big  house  is  sending 


out  to  the  trade  in  connection  with  the  comiug 
piano  conventions  and  music  show. 

Rintelman  in  New  Quarters 
A.  H.  Rintelman,  veteran  piano  man  and  in- 
ventor of  the  Goldentone  talking  machine 
needle,  has  moved  into  beautifully  furnished 
new  quarters  on  the  seventh  floor  of  the  Re- 
public Building.  Mr.  Rintelman  reports  that 
the  Goldentone  needle  is  in  greater  demand 
every  day  and  says  that  its  semi-permanency, 
together  with  its  harmless  effect  on  the  record, 
is  commending  it  to  dealers  in  all  parts  of  the 
country. 

Virtuoso  Sales  Reported  Big 

Henry  T.  Schiff,  president  of  the  Republic 
Phonograph  Co.,  is  radiating  optimism  at  every 
pore  because  of  the  splendid  reception  accorded 
the  Virtuoso  by  the  trade,  following  his  initial 
announcement  in  The  Talking  Machine  World. 
He  reports  not  only  that  his  company  is  liter- 
ally deluged  with  inquiries,  but  that  he  is  daily 
opening  up  accounts  with  representative  deal- 
ers in  all  parts  of  the  country.    From  all  appear- 


ances, notwithstanding  the  company's  facilities 
for  taking  care  of  a  large  volume  of  business, 
the  demand  will  absorb  its  output  and  warrant 
further  expansion  at  an  early  date.  Mr.  Schiff 
says,  however,  that  his  first  care  will  be  to 
serve  his  initial  customers  acceptably,  limiting 
new  accounts,  if  need  be,  in  order  to  insure 
a  steady  supply  of  instruments  for  those  who 
are  first  to  take  on  the  Virtuoso  line. 

Joins  the  Republic  Co.  Force 
One  of  the  late  recruits  to  the  ranks  of  the 
talking  machine  industry  comes  from  the  pub- 
lishing field  in  the  person  of  C.  F.  McLaughlin, 
who  recently  resigned  the  position  of  service 
manager  for  The  Novelty  News  to  accept  that 
of  sales  manager  for  the  Republic  Phonograph 
Co.,  manufacturers  of  the  Virtuoso.  Mr.  Mc- 
Laughlin brings  to  his  new  field  of  work  ripe 
experience  and  an  enviable  reputation  for  abil- 
ity in  the  art  of  promoting  sales,  with  a  hobby 
for  achieving  his  purpose  by  assisting  his  cus- 
tomers to  sell  more  goods,  which  presages  a 
(Continued  on  page  88) 


The  Confidence  of  Our  Dealers 

is  an  asset  upon  which  our  enormous 
business  has  been  built 


Low  price   gives  satisfaction  at  the 
time  of  purchase  only — 

Quality  all  the  time. 

THE 

VITA  -  NOL  A 

Combines  in  a  remarkable  degree 

Supreme  Quality 

and  Low  Prices 

The  Quality  and  Price  of  [the 
Vita-Nola  makes  a  combination  that 
is  sure  to  increase  the  confidence 
of  your  customers. 

Our  responsibility  is  to  sell  you 
phonographs  that  will  give  your 
customers  lasting  satisfaction  at  a  moderate  price.  This  responsibility 
does  not  cease  when  you  have  made  a  sale.  At  any  time  you  desire 
an  adjustment,  for  any  reason,  you  will  find  us  reliable,  and  ready  to 
make  good  any  complaint.  Retail  prices,  $25,  $50,  $75,  $100,  $125, 
$150,  $175.    Write  for  catalogue  and  prices. 


VITANOLA  TALKING  MACHINE  CO. 

Our  General  Offices  and  Display  Rooms  have  been 
moved  to  our  new  building 

CHICAGO,  ILLINOIS 


501  509  West  35th  St. 


New  England  Vitanola  Talking  Machine  Co., 
52  Chauncy  St.,  Boston,  Mass., 

Distributors  for  New  England  States 

Vita-Nola  Distributing  Co.,  Standard  Phonograph  Co., 

1025  Arch  St.,  Philadelphia,  Pa.,  Oriental  Hotel  Bldg.,  Dallas,  Texas, 

Distributors  for  Philadelphia  Distributors  for  Southwest 
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TRANSFER  NAME-PLATES 

We  make  the  Transfer  Name -Plates  and  Trade-Marks  for 
the  largest  talking  machine  manufacturers  in  this  country  and 
for  dealers  in  every  state. 

YOUR  NAME,  Mr.  Dealer,  on  every  machine  brings  the  owner 
back  to  you  for  records  and  his  friends  to  you  for  a  machine. 
Samples,  Suggestions  and  Sketches  Furnished  Free 

THE  MEYERCORD  COMPANY,  CHICAGO 

Largest  Manufacturers  of     [J  EC  A.LC0l^4  AJ\T  A.     Transfer  Name-Plates 
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strong  line  of  co-operation  for  Virtuoso  deal- 
ers. He  is  also  intimately  acquainted  with  the 
ins  and  outs  of  retail  merchandising  through 
practical  experience  in  that  field,  antedating  his 
entrance  into  the  publishing  and  advertising 
profession. 

Lyon  &  Healy  Recruiting  Window 

Exhibited  in  Lyon  &  Healy's  display  window 
is  an  interesting  collection  of  war  equipment, 
including  a  twelve-foot  Howell  torpedo  equipped 
with  twin  screws,  air  flask,  gyroscope  for  depth 
regulation  and  double  rudders  for  depth  and 
lateral  steering.  It  is  also  fitted  with  revolving 
screw  knives  to  cut  through  nets.  . 

There  are  also  exhibited  eight-inch  and  six- 
inch  shell  casings  from  the  old  and  obsolete 
dynamite  cruiser  Vesuvius;  also  a  Gatling  gun 
which  was  used  by  our  marines.  Likewise  there  is 
a  Benet-Mercier  automatic  rifle,  the  regula- 
tion rapid  fire  gun  of  the  U.  S.  Marine  Corps, 
one  of  the  allotment  recently  shipped  back  to 


this  country,  which  has  been  in  actual  use  by  the 
Marines  during  the  recent  Haitian  revolution. 
A  flag  of  the  U.  S.  Marine  Corps;  a  four-inch 


Patriotic  Lyon  &  Healy  Window 

armor-piercing  shell  and  a  three-inch  Marine 
gun  type  shell  are  also  shown. 
The  stand  of  colors,  both  State  and  national, 


used  by  the  First  Regiment,  Illinois  National 
Guard  during  the  mobilization  at  Fort  Sam 
Houston,  San  Antonio,  are  also  on  display. 

Included  is  a  full  stand  of  side  arms  used  by 
the  U.  S.  Marines,  including  the  latest  type  of 
rifles,  as  well  as  the  cutlasses  used  by  the  blue- 
jackets. 

A  number  of  enlarged  photographs  of  the 
latest  types  of  battleships  are  also  on  display. 
Make  Artistic  Piano  Lamps 

The  E.  Kopriwa  Co.,  of  2220  Ward  street, 
which  has  been  known  for  years  for  its  artistic 
wood  carvings,  has  recently  engaged  in  the  man- 
ufacture of  high  grade  carved  piano  lamps. 
Besides  a  remarkable  line  of  floor  lamps  they 
also  will  produce  carved  table  lamps  and  book 
ends.  They  have  some  of  the  largest  piano 
merchants  in  the  country  as  customers,  and  are 
steadily  increasing  their  business  along  these 
lines.  The  company  is  one  of  the  oldest  wood 
(Continued  on  page  90) 


Noiseless 

Automatic 
Silent 

And  Sure 


The  Dominant 
Quality  Argument 

Every  Talking  Machine  should  be  equipped  rviih  the 

Chicago  Hinged  Cover 
Support  and  Balance 


Just  a  deft  touch 
upward  and  the 
cover  hangs  poised 


At  the  present  time 
of  keen  competition 
dealers  should  see 
to  it  that  their  sales- 
men are  equipped 
with  this  unanswer- 
able  argument. 


Talking  machine  cus- 
tomers immediately 
perceive  the  superior 
merits  of  this  support 
and  often  base  their 
estimate  of  the  entire 
machine  upon  it. 


The  Cover  Without  a  Catch 

The  Cover  That  Needs  No  Catch 


Simple 

Easy  to  adjust 
Easy  to  apply 
Reliable 


CHICAGO  HINGED  COVER 
SUPPORT  AND  BALANCE  CO. 

144  So.  Wabash  Ave.  CHICAGO,  ILL. 


No 

bruised  fingers 

No 

loud  bangs 

No 

apologies 

No 

unhandy  catches 
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THE  JOHNSON  MOTOR 

The  Electric  Motor  of  Continuous  Efficiency 

Universal — plays  any  house  current. 

Entire  assembly  on  metal  base. 

We  positively  guarantee  that  a  25-volt  drop  will 
not  change  speed  of  turn-table. 

Electric  automatic  stop,  unfailing  in  operation  on  all 
records. 


See  the  JOHNSON  MOTOR  in  actual  operation  on  well-known 
makes  of  talking  machines  at  our  exhibit  of  the 

National  Music  Show 

Coliseum,  Chicago,  May  19-26 

Booth  B-7.    N.  E.  Corner  of  Building 

The  JOHNSON  ELECTRIC  MOTOR  has  no  near  approach  in 
design,  materials,  workmanship,  or  in  smoothness  and  quietness 
of  operation. 

Send  for  descriptive  catalog. 

JOHNSON  MOTOR  CO. 

3233  West  Lake  St.  CHICAGO,  ILL 
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carving  concerns  in  the  country,  and  some  of 
the  best-known  piano  manufacturers  in  the  East 
as  well  as  West  have  long  secured  the  carved 
piano  trusses,  pilasters,  panels,  etc.,  from  this 
house.  Mr.  Kopriwa  is  himself  an  expert  de- 
signer and  carver,  and  is  always  ready  to  fur- 
nish original  designs  when  desired.  The  past 
few  years  the  company  has  also  been  making 
a  specialty  of  carvings  for  talking  machines, 
and  is  developing  a  large  business  in  this  line. 


At  the  modern  plant  on  Ward  street,  a  large 
number  of  expert  wood  carvers  were  employed, 
many  of  whom  have  been  with  the  company 
for  many  years. 

F.  C.  Henderson,  president  of  the  National 
Talking  Machine  Sales  Co.,  of  Boston,  which 
operates  talking  machines  in  various  Eastern 
department  stores  and  which  recently  acquired 
the  department  in  Hillman's,  this  city,  spent  a 
couple  of  days  in  Chicago  last  week. 


TALKING  MACHINE  EXHIBITORS  AT  THE  MUSIC  SHOW 

Excellent  Representation  of  Talking  Machines  to  Be  Displayed  at  Coliseum,  Chicago,  May  19  to 
26,  at  National  Music  Show  Given  in  Connection  With  Convention  of  Piano  Men 


Chicago,  III.,  May  9. — The  steadily  growing 
importance  of  the  talking  machine  trade  is  em- 
phasized by  the  prominent  part  that  will  be 
played  by  talking  machine  manufacturers  and 
allied  interests  at  the  National  Music  Show  to 
be  held  in  this  city  next  week,  opening  on  Sat- 
urday, May  19,  and  closing  Saturday,  May  26. 
The  show  will  be  held  at  the  Coliseum,  and 
practically  every  available  exhibit  space  in 
the  building  will  be  occupied  by  talking  ma- 
chines, pianos  and  other  musical  goods. 

The  progress  made  by  the  talking  machine  will 
be  best  appreciated  by  those  who  attended  the 
former  music  shows  in  Chicago  in  1911, 
and  in  Richmond,  Va.,  in  1910,  where  the  talking 
machine  played  a  decidedly  subordinate  part. 

The  talking  machine  manufacturers  have  ar- 
ranged elaborate  booths,  and  a  number  of  them 
have  prepared  special  features  to  demonstrate 
their  product,  either  in  connection  with  the  reg- 
ular musical  entertainment  to  be  provided  at  the 
show  or  as  a  private  venture. 

Among  those  listed  among  the  exhibitors  at 
the  National  Music  Show  are:  The  Aeolian  Co., 
New  York,  with  its  Vocalion  display  occupying 
four  booths,  Nos.  55,  56,  57  and  58;  the  Bruns- 
wick-Balke-Collender  Co.,  Chicago,  taking  two 
booths,  Nos.  47  and  48,  to  show  the  latest  models 
of  Brunswick  phonographs;  the  Bush  &  Gerts 


Piano  Co.,  Chicago,  in  Booth  No.  1,  who  will 
feature  a  new  combination  piano  bench,  player- 
piano  bench,  talking  machine  and  record  cabinet 
all  in  one,  and  to  be  known  as  the  "Benchola"; 
Bush  &  Lane  Piano  Co.,  Holland,  Mich.,  in 
Booth  No.  18;  Columbia  Graphophone  Co.,  New 
York,  who  will  have  a  display  of  Grafonolas  and 
records,  filling  four  booths,  Nos.  39,  40,  41  and 
42;  Domestic  Talking  Machine  Corp.,  Philadel- 
phia, who  will  display  their  new  models  in 
Booth  No.  24;  Thos.  A.  Edison,  Inc.,  Orange, 
N.  J.,  will  occupy  a  special  booth  which  will  be 
one  of  the  largest  in.  the  building. 

The  Edison  booth  will  be  in  the  form  of  a 
small  theatre,  built  at  one  end  of  the  Coliseum 
floor.  It  will  be  known  asi  the  Edison  Theatre 
and  will  accommodate  250  persons.  In  this  the- 
atre recitals  will  be  given  daily,  at  which  Edi- 
son artists  of  note  will  appear  in  person  and 
sing  in  direct  comparison .  with  the  New  Edi- 
son's re-creation  of  their  voices.  There  will 
be  five  or  six  of  these  comparison  recitals  each 
day. 

Among  the  Edison  artists  who  will  participate 
in  these  recitals  are  Marie  Morrisey,  the  Ameri- 
can concert  contralto;  Hardy  Williamson,  the 
English  tenor,  late  of  the  Century  Opera  Co.; 
Arthur  Walsh,  violinist,  and  Harold  Lyman,  flut- 
ist, from  the  Edison  laboratories    at  Orange, 


N.  J.  It  is  expected  that  Marie  Rappold,  prima 
donna  soprano  of  the  Metropolitan  Opera  Co.; 
Christine  Miller,  favorite  concert  contralto,  and 
Ciccolini,  noted  Italian  tenor,  also  will  make 
comparison  tests  with  the  New  Edison  while 
the  Music  Show  is  in  progress. 

The  arrangement  of  the  Edison  booth,  which 
will  be  one  of  the  largest  at  the  show,  will 
provide  for  a  raised  platform  in  front,  where 
the  comparison  tests  will  be  made.  This  plat- 
form will  be  continued  around  both  sides  of  the 
booth.  Various  models  of  the  New  Edison  will 
be  exhibited  thereon,  including  the  elaborate 
period  models  recently  brought  out  by  the  Edi- 
son Co.,  as  well  as  the  popular  official  labora- 
tory model,  and  other  models  of  the  regular 
Edison  line. 

One  of  the  period  cabinets  is  of  special  note, 
as  it  is  the  largest,  costliest  and  most  artistic 
phonograph  cabinet  in  existence.  This  cabinet 
is  the  personal  property  of  Thomas  A.  Edison 
and  will  be  on  exhibition  by  special  permission 
of  Mr.  Edison  himself.  It  is  a  replica  of  one  of 
the  most  celebrated  pieces  of  cabinet  work  in 
the  world.  The  original  stands  in  the  central 
room  on  the  ground  floor  of  the  Hotel  de  Cluny 
in  Paris.  Hardly  less  interesting  are  the  several 
smaller  and  more  modest  of  the  New  Edison 
period  styles. 

Verdi  E.  B.  Fuller,  general  supervisor  for 
Thomas  A.  Edison,  Inc.,  will  be  in  full  charge 
of  the  unique  and  artistic  Edison  exhibit,  and 
will  be  assisted  by  Messrs.  Walsh  and  Lyman. 

The  Empire  Talking  Machine  Co.,  Chicago, 
will  show  its  line  of  machines  in  Booth  No.  9; 
the  FlexiFile  Sales  Co.,  Chicago,  will  display 
its  various  record  filing  devices  in  Booth  8; 
Fulton-Alden  Co.  will  have  an  exhibit  in  Booth 
No.  44;  the  Otto  Heineman  Phonograph  Sup- 
ply Co.,  New  York,  will  feature  an  elaborate 
exhibit  of  the  Heineman  talking  machine  motors 
and  accessories  in  Booths  Nos.  37  and  38;  the 
Magnola  Talking  Machine  Co.,  Chicago,  will 
(Continued  on  page  92) 


The  FlexiFile  system  installed  in 
a  talking  machine. 

It  can  be  adapted  equally  well  to 
upright  machines. 


Ttexifil® 

The  approved  Filing  System. 

The  crowning  feature  in  Talking 
Machine  construction. 

The  handling  of  clumsy  heavy 
albums  eliminated. 

The  minimum  space  required  to  hold 
a  maximum  capacity  of  records. 

Opinions  may  differ  as  to  style,  de- 
sign, tone  or  finish. 

But  all  agree  that  the  FlexiFile  way 
for  filing  records  is  the  only  conven- 
ient, simple,  efficient  way. 

We  are  prepared  to  make  arrange- 
ments with  talking  machine  manu- 
facturers looking  to  the  installation 
of  the  FlexiFile  system  in  the 
cabinets  of  their  machines. 

We  do  not  make  talking  machines. 

FlexiFile  Company 

Musical  and  Office  Filing  Specialties 

27  SOUTH  FIFTH  AVENUE,  CHICAGO 

Eastern  Office,  395  Broadway,  New  York 

We  do  not  manufacture  or  sell  Talking  Machines 
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THE  GABELOLA,  STYLE  1 

HI  Circassian  Walnut — -Height  66  inches,  width  43 
H  inches,  depth  20  inches 


"Something  New 
Under  the  Sun' 


is  the 


GABELOLA 

An  instrument  of  sound  re- 
production that  is  almost  human 


^[|lllll!lllllllll!llll!lllllllllll!llllll!IIIIIIIIlllllllNIIIIIIIIIIIIUIIIIIIIIIi;illllllllll!i: 


j  1  Change  Needles 

lOU  Don  t  H&VC  tO""""""1* Change  Records 

fWind  It  Up 
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GABELOLA, 

Golden  Oak  Finish — Height  66  inches,  width 
43  inches,  depth  22  inches 


An  entire  evening9 s  entertainment 
started  by  the  pressing  of  a  button 

The  Gabelola  has  come  to  stay.  Throughout 
the  country  it  is  selling  itself  upon  its  own 
merits.  There  has  never  been  anything  like 
it,  or  equal  to  it.  The  Gabelola  is  a  dis- 
tinctive achievement — a  super-talking  machine 
of  ultra  refinement.  It  has  won  its  way  into 
the  homes  where  something  more  than  a  mere 
talking  machine  is  desired. 

Dealers  will  find  in  the  Gabelola  a  new  musical  instrument 
that  sells  quickly  and  brings  a  most  substantial  profit. 

Listen  to  it!  You'll  be  convinced! 


GABEL'S  ENTERTAINER  CO. 

JOHN  GABEL,  Pres. 

Former  name,  Automatic  Machine  &  Tool  Co* 
General  ^Offices  and  Factory 

210  N.  Ann  Street  CHICAGO,  ILL. 

GABEL'S  ENTER  SALES  CO.,  Suite  512,  No.  117  N.  Dearborn  St. 
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Simple 
Practical 
Accessible 
Attractive 

AUTOMATIC  Because- 


When  the  container  is  with- 
drawn the  weight  of  the  rec- 
ords automatically  throws 
the  side  rods  outward,  thus 
giving  the  compact  container 
the  desired  expansion. 

When  a  record  has  been 
taken  from  the  Automatic 
Container,  the  place  from 
which  it  is  taken  remains 
open. 

Gives  increased  filing 
capacity  of  50%  to  100% 

MR.  MANUFACTURER, 
Automatic  containers  are 
cheaper  than  albums,  you 
can  make  them  in  your  own 
lactory.  Write  for  my  prop- 
osition. 


M r.  Dealer,  write  for  particulars  regard- 
ing this  automatic  record  carrying  case. 

FRANK  P.  READ 

Phone  Franklin  5293 

27  S.  Fifth  Ave.     CHICAGO,  ILL. 


FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  90) 


have  some  interesting  talking  machine  models 
to  show  in  Booth  No.  62;  Mandel  Phonograph 
Co.,  Chicago,  will  likewise  show  a  number  of 
machine  models  in  Booth  No.  61;  the  Melophone 
Talking  Machine  Co.,  Inc.,  New  York,  will  show 
in  Booth  45  a  new  type  of  motor  with  some 
special  features  and  also  a  portable  model  of 
talking  machine. 

Pathe  Freres  Phonograph  Co.,  New  York,  are 
arranging  for  a  complete  display  of  the  Pathe 
products,  including  phonographs  and  records,  in 
Booths  6  and  7;  The  Perfect  Automatic  Brake 
Co.,  Chicago,  will  have  an  exhibit  to  demonstrate 
the  efficient  operation  of  its  talking  machine 
brake;  the  Shelton  Electric  Co.,  New  York, 
will  display  and  demonstrate  in  Booth  No.  11a 
the  Shelton  electric  motor  for  the  operation  of 
talking  machines;  the  Sonora  Phonograph  Corp., 
New  York,  will  occupy  Booths  35  and  36  with 
an  interesting  display  of  the  new  and  modern 
models  of  Sonora  phonographs;  Udell  Works, 
Indianapolis,  Ind.,  will  have  in  Booth  No.  9a  a 
comprehensive  showing  of  cabinets  for  music 
rolls  and  talking  machine  records;  the  Stewart 
Phonograph  Corp.,  Chicago,  will  have  a  show- 


ing of  the  Stewart  phonographs  in  Booth  12a; 
the  United  Phonograph  Corp.  will  have  an  ex- 
hibit in  Booth  12,  while  the  Udell  Works  will 
exhibit  cabinets  in  Booth  9a. 

It  is  very  probable  that  before  the  doors  are 
opened  other  talking  machine  and  accessory 
manufacturers  will  arrange  to  display  their  lines 
at  the  show. 

The  promoters  of  the  National  Music  Show 
have  worked  hard  to  interest  the  public  in  the 
venture,  and  have  laid  plans  for  a  Music  Week 
throughout  Chicago.  The  show  itself  and  the 
musical  features  connected  therewith  have  been 
and  are  being  strongly  advertised  in  the  news- 
papers, on  billboards  and  through  other 
channels. 

During  the  show  there  will  be  a  number  of 
concert  recitals  of  a  public  and  private  nature. 
Concerts  will  be  given  afternoons  and  evenings 
by  the  Chicago  Opera  Orchestra  under  the 
baton  of  Cacerdote,  and  there  will  also  be  a 
patriotic  community  chorus  of  several  voices 
conducted  by  Henry  Purmont  Ames,  the  noted 
pianist  and  teacher.  There  will  also  be  a  num- 
ber of  prominent  soloists  heard  during  the  week. 


THE  MAGNOLA  TONE  DEFLECTOR 

Featured  Interestingly  in  Recent  Catalog  of 
Magnola  Talking  Machine  Co.  Arouses  Much 
Interest 


tone  chambers  that  they  "enrich"  or  "color"  or 
"give  body  to"  the  original  tone  are  built  on 
faulty  premises.    The  tone  chamber  is  not  in- 


Chicago,  III.,  May  10. — Some  considerable  at- 
tention has  been  attracted  to  the  claims  made 
in  the  Magnola  Talking  Machine  Co.'s  adver- 
tising for  the  so-called  tone  deflector,  featured 
by  that  concern  in  its  products.  The  recently 
issued  Magnola  catalog  contains  an  illustration 
of  the  system,  showing  its  similarity  to  the 
tone-emission  apparatus  of  the  human  throat  and 
the  illustration  below  is  reproduced  from  this 
description. 

It  is  well  understood  that  the  function  of 
the  passage  which  leads  from  the  sound  box, 
through  tone  arm  and  concealed  horn,  to  the 
outer  air,  is  solely  to  act  as  a  conductor.  Its 
business,  in  short,  is  to  convey  a  wave  form 
generated  by  the  vibration  of  the  diaphragm  to 
the  outer  air,  in  as  pure  and  unaltered  a  state 
as  possible,  save  only  that  the  result  is  im- 
mensely magnified.  Indeed  the  tone  passages 
and  tone  chamber  of  the  well-designed  talking 
machine  should  be  exactly  analogous  in  their 
functions  to  the  microscope;  magnifiers,  but  not 
modifiers  of  the  object. 

Therefore  it  is  obvious  that  claims  made  for 


LIKE  THE 
~  HUMAN  VOICE 


Magnola  Tone  Deflector 

tended  to  be  a  sound  board,  but  a  conductor. 
The  less  it  resonates,  the  less  it  modifies  or 
colors  the  sound  wave  traveling  through  it, 
the  better  for  the  reproduction.    The  tone  is 


This  Advertising  Space 

WILL  BE  OCCUPIED  BY  THE 

MAJESTIC  PHONOPARTS  CO. 

Who  are  now  ready  with  a  complete  line  of  tone 
arms  and  reproducers,  also  the  Majestic  Auto- 
matic Cover  Support  which  can  be  attached  to 
any  phonograph  in  ten  minutes.  No  difficult 
adjustments,  no  cover  warping,  one  hundred  per 
cent  efficient,  cheap  in  price  and  guaranteed ! 

Our  products  are  the  best  that  skill  and  long 
practical  experience  can  make  them. 


Samples  sent  upon  order. 


1326  Republic  BIdg. 


Chicago,  III. 
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New  Lines  and  Increased  Output  Planned — 
Complete  Portable  Outfit  Placed  on  Market  by 
This  Concern — To  Display  at  Music  Show 


•Chicago,  III.,  May  5. — The  Stewart  Phono- 
graph Corp.  has  been  working  for  some  time 
past  on  a  number  of  new  models,  which  will 
be  ready  for  the  inspection  of  the  trade  at  the 
time  of  the  National  Music  Show  in  Chicago. 
One  of  these  the  company  believes  will  mark 
a  revolutionary  departure  in  sound  reproduc- 
tion. The  experimental  department  of  this  large 
concern,  which  employs  a  corps  of  men  to  do 


FROM  OUR  CHICAGO  HEADQUARTERS- (Continued  from  page  92) 

in  the  grooves  of  the  record.     The  machine      STEWART  CORP.  INCREASES  SCOPE 

should  reveal  that  tone,  but  not  try  to  im-   

prove  it. 

But  certain  modifications  in  the  tone  quality 
are  inevitable,  owing  to  the  fact  that  no  tone 
arm,  passage  or  chamber  can  pass  a  wave 
through  absolutely  without  friction.  Hence,  the 
introduction  of  various  incidental  noises,  and 
sometimes  an  exaggeration  of  the  mechanical 
scratch  of  needle  or  point  against  the  record 
grooves. 

Following  on  the  above  principles,  the  Mag- 
nola  Talking  Machine  Co.,  whose  ideas  on  re- 
production are  those  set  forth  here,  have  hit 
upon  the  idea  of  "scouring"  or  "cleansing"  the 
tone  wave,  as  it  were,  by  sharply  deflecting  the 
direction  of  its  travel  at  a  critical  point.  The 
result  appears  to  be  the  elimination,  in  great 
part,  of  some  of  the  more  disagreeable  of  the 
upper  partials  of  the  tone  wave  and  a  clarify- 
ing of  the  complex  sound  which  is  evoked  at 
the  entrance  to  the  tone  chamber. 

This  tone  deflector  certainly  appears  to  jus- 
tify its  title  and  the  confidence  placed  in  it 
by  its  inventors.  The  system  is  applied  to  all 
Magnola  talking  machines,  and  there  is  no 
doubt  whatever  that  the  tone  reproduction  of 
these  machines  is  unusually  "clear  and  clean," 
to  use  the  company's  own  phrase. 

The  acoustical  principle  here  used  is  simple 
and  direct  in  operation.  The  change  of  direc- 
tion is  equivalent  to  the  refraction  of  light  rays 
through  a  magnifying  lens,  whereby  the  original 
image  is  enlarged  without  undue  distortion. 

The  company  do  not  intend,  now  or  ever,  to 
indulge  in  the  loose,  pseudo-scientific  talk  which 
has  sometimes  characterized  the  exploitation  of 
sound-reproducing  instruments,  but  they  claim 
that  the  simple  acoustical  principle  here  referred 
to  is  of  the  utmost  value  in  clarifying  the  re- 
production of  musical  sounds. 

The  tone  deflector  will  be  demonstrated  at 
the  Music  Show  to  be  held  at  the  Chicago  Coli- 
seum, May  19-26. 


Stewart  Phonograph  Outfit 

nothing  except  develop  new  ideas,  has  produced 
a  cabinet  model  incorporating  the  new  invention 
and  combining  in  a  remarkable  degree  the  quali- 
ties of  small  price,  compact  size,  extraordinary 
record  capacity  and  tone  volume. 

The  Stewart  phonograph  outfit  illustrated 
herewith  consists  of  the  exceedingly  popular 
model  B  fastened  to  a  compact  carrying  case 
with  space  for  a  dozen  records  and  a  detach- 
able tone  arm.   This  model  has  met  with  a  great 


WE  MAKE  #  #  f 

TURN? TABLES  { 

FOR  TALKING  MACHINES  i" 

THE  MODERN  EQUIPMENT  OF  OUR,  ■ 

NEW  FACTORY  ENABLES  US  TO  I 
QUOTE  VERT  ATTRACTIVE  PRICE/ 
SEND  TOUR,  SPECIFICATIONS  FOR.  ESTIMATE 


BARNHART  BROTHER/ 
tV/PINDLER 

MONROE &THROOP 
STREETS  #  CHICACO 


»»PE  USED  IN  ABOVE  40  IS  BARNHART'S  PUBLICITY  GOTHIC  SERIES  WITH  RULE  BORDER 

deal  of  praise  wherever  it  has  been  shown.  Ow- 
ing to  its  portability  the  instrument  is  ideal  for 
all  kinds  of  outings  and  social  affairs.  Per- 
haps its  greatest  popularity  will  be  found  in 
connection  with  its  use  in  automobiles,  boats, 
camps,  picnics,  schools  and  even  for  the  soldier 
boys  on  the  firing  line.  The  tone  of  the  ma- 
chine is  not  impaired  by  the  light  mounting  of 
the  carrying  case.  A  special  soundboard  in  the 
base  of  the  instrument  imparts  a  deep  and  mu- 
sical quality  to  the  tone.  The  Stewart  Phono- 
graph Corp.  is  getting  out  a  three-color,  eight- 
page  folder  describing  this  outfit,  which  makes 
a  few  poignant  appeals  to  prospective  buyers. 


ISSUE  NEW  CONCERTOLA  FOLDER 


Illustrations  of  Popular  Models  and  Details  of 
Construction  Featured  Most  Effectively  in 
Latest  Literature  Issued  by  This  House 


The  World  Phonograph  Co.,  218  South  Wa- 
bash avenue,  Chicago,  manufacturers  of  the 
Concertola,  has  just  issued  an  elaborately  con- 
ceived folder  of  eight  pages  devoted  to  detailed 
descriptions  of  the  various  distinctive  features 
of  the  Concertola  line,  and  which  also  includes 
attractive  pen  and  ink  sketches  of  four  of  the 
most  popular  Concertola  styles,  they  being 
Style  A,  $200;  Style  B,  $175;  Style  C,  $125,  and 
(Continued  on  page  94) 


Retail  Price,  $175.00 

THE  WORLD  PHONOGRAPH 
CONCERTOLA  "D" 


The  World  Phonograph 
Concertola  "D" 

The  Novelty  of  the  Music  World.  Its  ART- 
CRAFT  REED  construction  makes  it  especially 
desirable  for  the  Porch,  Sun-Parlor,  Library, 
Lawn,  The  Summer  Cottage,  Yacht  or  Camp. 

It  is  weather  proof.  Plays  all  records  without  a 
change. 

Unsurpassed  for  beauty  and  perfection  of  quality  in 
every  detail  of  phonograph  construction. 

44  inches  high,  19  inches  deep,  20  inches  wide. 

Retail  Price,  $175.00 

Only  One  Dealer  in  Each  City 

Double  spring  powerful  motor  mounted  on  a  tilting 
motor  board  winds  and  runs  absolutely  noiselessly.  Tone 
Modulator,  automatic  stop  that  operates  on  all  makes  of 
records,  automatic  tone  support,  and  many  other  exclusive 
and  distinctive  features. 

Send  for  Brochure  "MUSIC'S  RENAISSANCE."  Address  Dept.  "D" 

WORLD  PHONOGRAPH  CO. 

218  SOUTH  WABASH  AVENUE   ::   CHICAGO,  U.S.A. 

Only  One  Merchant  in  Each  City 
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VAN  VEEN  "BED-SET"  DEMONSTRATION  BOOTHS 


Van  Veen  "Bed-Set"  Sec- 
tional Booths  can  be  erected 
as  easily  as  a  bed  (no  skilled 
labor  required).  Booths 
shipped  on  short  notice  anp- 
ip/iere.  Room  sizes  any  mul- 
tiple of  3  feet.  High  grade 
finish,  will  match  your  sample 
if  desired.  "Sound-proof  con- 
struction. We  design  and 
build  complete  interiors. 


Write  for  YOUR 
copy  of  our  new 
catalog  just  off  the 
press.  It  will  con- 
vince you  of  the 
practical  value  of 
the  Van  Veen  "Bed- 
Set"  System. 


Complete  Van  Veen  Interior  in  Warerooms  of  GEORGE  B.  CLARKE  CO., Bridgeport,  Conn. 

We  Design  and  Build  Complete  Interiors 

Arthur  L.  Van  Veen  &  Co.,  Marbridge  Bldg.,  Broadway  and  34th  St.,  New  York 


Style  D,  $175.  The  features  particularly  em- 
phasized are  the  motor,  the  improved  sound 
producer,  the  large  tone  chamber  of  spruce 
equipped  with  tone  modulator,  the  K.  M.  .  W. 
phonostop;  the  automatic  stop  designed  ex- 
clusively for  the  Concertola,  and  the  new  auto- 
matic cover  support.  Each  of  the  pages  is  sup- 
plied with  an  artistic  and  specially  designed  bor- 
der, which  tends  to  give  the  folder  a  most  ef- 
fective appearance. 


INTRODUCING  THE  "HIAWATHA" 

Ottawa  Pianophone  Co.  Is  Putting  Out  Three 
Styles  of  "Hiawatha"  Talking  Machines 
Which  Have  Won  Much  Favorable  Comment 


Chicago,  III.,  May  11. — After  many  months  of 
preparation  the  Ottawa  Pianophone  Co.  has 
completed  all  its  arrangements  and  makes  its 
formal  bow  to  the  trade  this  month. 

This  doesn't  mean  that  the  company  has  not 
been  doing  business  in  the  past,  because  for 
some  time  the  big  factory  at  Ottawa,  111.,  has 
been  turning  out  goods  for  those  who  had  made 
preliminary  arrangements  to  take  on  the  Hia- 
watha line.  Now,  however,  the  factory  is  in 
shape  to  handle  the  additional  business.  At 
the  present  time  but  three  sizes  are  supplied 


to  the  trade.  They  are  priced  at  $65,  $75  and 
$100.  The  line  has  already  achieved  quite  a 
reputation  in  the  Middle  West  for  its  fine  finish 
and  selection  of  wood  and  also  for  its  fine  tone. 

One  of  the  contributing  factors  to  the  latter 
is  its  tone  chamber,  which  is  composed  entirely 
of  fine  grade  spruce,  and  is  of  one  piece  from 
the  cabinet  edge  to  the  base  of  the  tone  arm. 
This  is  carefully  varnished  and  finished,  and 
its  value  as  a  sound  board  is  easily  demon- 
strable. The  motors  in  these  three  styles 
are  of  sufficient  strength  to  play  nine  ten-inch 
records  at  one  winding.  It  is  fitted  with  a  uni- 
versal tone  arm.  The  motor  board  doesn't 
show  except  when  the  turntable  is  removed.  A 
flush  top  obviates  the  possibility  of  dust  col- 
lecting, while  a  balanced  hinged  cover  support 
is  another  point  that  is  made. 

"We  are  particularly  proud  of  the  backs  of 
our  machines,"  said  an  official  of  the  company, 
"in  that  unlike  so  many  other  makes,  they  are 
just  as  well' finished  as  the  front.  The  ma- 
chine can  be  placed  in  any  part  of  the  room, 
and  the  housewife  will  be  just  as  proud  of  it 
as  when  backed  in  a  corner. 

"We  are  also  furnishing  these  styles  with  an 
electric  motor  operating  on  either  an  alternat- 
ing or  direct  current  at  only  a  slight  additional 
cost. 


"We  are  now  planning  to  offer  our  dealers 
supplementary  service  that  in  combination  with 
our  factory  facilities  will  prove  a  most  tempting 
proposition  to  the  average  dealer." 


WILL  SHOW  THE  JOHNSON  MOTOR 

Chicago,  III.,  May  9.— The  Johnson  electric 
motor,  made  by  the  Johnson  Motor  Co.,  3233 
West  Lake  street,  Chicago,  will  be  found  in 
Booth  7,  in  the  northeast  corner  of  the  Coliseum, 
during  the  Music  Show.  It  will  be  found  in 
operation  in  several  well-known  machines  at 
this  booth  and  also,  an  officer  of  the  company 
declares,  in  almost  50  per  cent,  of  the  machines 
exhibited  at  the  show.  The  claims  made  for  the 
Johnson  motor  are  substantially  that  it  is  abso- 
lutely universal,  playing  any  house  current,  the 
entire  assembly  is  on  a  metal  base,  is  perfectly 
noiseless,  and  the  company  guarantee  that  a  25 
per  cent,  volt  drop  in  the  current  will  not  change 
the  speed  of  the  turntable.  H.  D.  Griffith, 
W.  M.  Schaff,  E.  C.  Johnson,  J.  M.  Johnson, 
the  inventor,  and  Prof.  Phillip  Woodworth,  dean 
of  Lewis  Institute,  who  has  contributed  his  skill 
as  a  physicist  and  acoustician  to  the  development 
of  the  motor,  and  W.  H.  Gardner,  of  the  Gard- 
ner Wire  Co.,  who  is  also  interested  in  the 
company,  will  be  in  attendance. 


"Finishing  With  Air" — Not  a  Future  Possibility — It  is  a  "Present  Age  Necessity" — 

Now  Used  Everywhere  by  Leading  Piano — Music  Cabinet — Manufacturers 


The  Paasche  way  of 
finishing  means  better 
Cabinets    and  Cases. 


PAASCHE 


SUPERIOR 
FINISHING 


EQUIPMENTS 


Illustration  shows 
one  of  our  popu- 
lar six  finishing  equipments  in  oper- 
ation. Manufacturers  would  do  well 
to  instruct  their  representatives  to 
call  at  our  office  for  demonstration 
of  these  most  efficient — economical 
—durable  systems. 


New  York  Representative 
R.  E.  JONES 
610  Riverside  Drive 

Telephone  Audubon  1910 


Not  only  represent  the  most  modern  and  efficient  method  of  applying 
paints,  enamels,  shellacs,  fillers,  stains,  varnishes  and  all  other  liquid 
finishing  materials — but  prove  in  every  way 

The  Greatest  Time  and  Labor  Saving  Devices 

that  ingenuity  and  skill  could  develop. 

PAASCHE  equipments  combine  excellence  of  finish  with  greatest 
manufacturing  economy — cut  finishing  costs  50%  to  90%.  Take  it 
up  with  us  today — an  inquiry  places  you  under  no  obligation  whatever. 

Instruct  your  representative  to  call  at  our  factory  for  demonstration. 


1222  West 
Wash.  Blvd. 


CHICAGO 
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HEINEMAN  AND  MEISSELBACH  INTERESTS  AMALGAMATED 


Meisselbach  Plant  to  Be  Known  in  Future  as 
Supply  Co. — Important  Move  Means  Much  for  A 


Meisselbach  Division  of  Heineman  Phonograph 
dvancement  of  Motor  Business  in  United  States 


Otto  Heineman,  president  of  the  Otto  Heine- 
man  Phonograph  Supply  Co.,  New  York,  an- 
nounced this  week  the  amalgamation  of  his 
company  with  A-  F.  Meisselbach  &  Bro.,  New- 
ark, N.  J.,  prominent  motor,  tone  arm  and 
sound  box  manufacturers,  who  have  been  in 
business  for  thirty-five  years. 

The  Meisselbach  plant  will  be  known  in  the 
future  as  the  Meisselbach  division  of  the  Otto 
Heineman  Phonograph  Supply  Co.,  and  this 
well-known  motor  will  continue  to  be  manufac- 
tured under  the  very  efficient  management  of  A. 
F.  Meisselbach  and  Pliny  Cattuci,  two  of  the 
most  prominent  members  of  the  motor  manu- 
facturing world. 

Mr.  Heineman  is  planning  to  spend  a  con- 
siderable part  of  his  time  at  the  Newark  factory, 
and  nothing  will  be  left  undone  to  render  maxi- 
mum service  and  co-operation  to  the  many  pho- 
nograph manufacturers  using  the  Meisselbach 
products.  The  quality  of  construction  which 
characterizes  these  motors  will  be  even  further 
enhanced  in  the  future,  and  it  is  safe  to  pre- 
dict that  this  line  of  products  will  gain  in  pres- 
tige and  popularity  as  a  result  of  this  move. 

The  amalgamation  of  the  Otto  Heineman 
Phonograph  Supply  Co.  and  A.  F.  Meisselbach 
&  Bro.  is  one  of  the  most  important  de- 
velopments in  the  talking  machine  industry  in 
the  past  few  years,  as  it  marks  the  joining  to- 
gether of  two  firms  who  have  won  signal  suc- 
cess in  this  field.  It  is  interesting  to  note  that 
this  is  the  amalgamation  of  a  concern  thirty-five 
years  old  with  one  in  existence  only  two  years, 
but  is  balanced  by  the  fact  that  Mr.  Heineman 
was  a  leading  factor  in  the  phonograph  industry 
abroad  for  fifteen  years. 

A.  F.  Meisselbach  &  Bro.  started  in  business 
thirty-five  years  ago  as  manufacturers  of  fishing 
reels,  and  a  few  years  ago  placed  the  Meissel- 
bach motor  on  the  market.     From  the  moment 


it  was  introduced,  this  motor  won  the  approval 
of  the  manufacturers,  and  A.  F.  Meisselbach 
and  Pliny  Catucci  worked  indefatigably  to  make 
it  representative  of  the  highest  ideals  in  the 
manufacture  of  motors.  That  they  succeeded 
in  their  efforts  is  indicated  in  the  fact  that  the 
Meisselbach  factory  has  been  far  oversold  for 
more  than  a  year  and  a  half,  and  this  success 
is  further  emphasized  by  the  standing  of  the 
manufacturers  who  have  adopted  the  Meissel- 
bach motor  for  their  machines.  The  tone  arms 
and  sound  Boxes  manufactured  by  the  company 
have  also  won  signal  favor,  and  under  Mr. 
Heineman's  policy  of  expansion  and  develop- 
ment, the  Meisselbach  motor  and  kindred  prod- 
ucts will  be  given  unlimited  opportunities  to  add 
to  their  present  laurels. 

The  success  achieved  by  the  Otto  Heineman 
Phonograph  Supply  Co.  is  almost  beyond  the 
phenomenal.  Otto  Heineman,  president  of  the 
company,  founded  the  business  two  years  ago, 
after  spending  fifteen  years  abroad  as  manag- 
ing director  of  one  of  Europe's  leading  talking 
machine  record  manufactories.  Thoroughly  con- 
versant with  the  requirements  of  the  manufac- 
turer, Mr.  Heineman  laid  the  foundation  for  a 
business  which  has  advanced  by  leaps  and 
bounds.  The  Heineman  "Motor  of  Quality," 
as  it  is  known  the  world  over,  is  manufactured 
in  an  immense  plant  at  Elyria,  O.,  and  sales  of- 
fices have  been  opened  in  Chicago,  Atlanta,  Se- 
attle and  Toronto. 

The  Heineman  motors,  tone  arms  and  sound 
boxes  have  been  adopted  for  use  by  prominent 
manufacturers  in  all  the  leading  countries  and 
under  Mr.  Heineman's  personal  direction  and 
supervision,  the  term  "Motor  of  Quality"  has 
become  a  synonym  for  the  standard  designs  of 
motor  construction.  Always  on  the  lookout 
for  new  ideas  and  methods,  Mr.  Heineman  has 
inaugurated    systems    and    processes    at  the 


Elyria  factory  which  have  made  this  plant  one 
of  the  show  places  of  the  industry. 

This  amalgamation  with  A.  F.  Meisselbach  & 
Bro.  serves  to  further  enhance  the  prestige  and 
standing  of  the  Otto  Heineman  Phonograph 
Supply  Co.,  and  in  order  to  properly  handle 
its  new  division,  the  company  has  increased 
its  capital  from  $1,000,000  to  $1,800,000.  It  may 
be  added  that  Mr.  Heineman  is  being  congrat- 
ulated on  all  hands  upon  this  latest  development 
which  marks  an  era  in  the  very  successful  his- 
tory of  his  company. 


SYSTEMATIZING  ADVERTISING 


Some  Deductions  for  a  Discussion  on  This  Sub- 
ject of  Interest  to  Talking  Machine  Men 

At  a  recent  gathering  of  talking  machine 
men,  the  question  was  asked  whether  advertis- 
ing could  be  systematized.  A  few  deductions 
from  the  result  of  the  discussion  follow  and 
they  may  be  of  interest  to  talking  machine 
men: 

That  it  is  a  separate  problem  for  each  mer- 
chant as  distinct  in  different  localities  as  the 
diversified  stocks. 

A  multiplicity   of  facts  leads   to  confusion. 

An  inconspicuous  display  is  not  noticed. 

An  exaggerated  statement  creates  doubt. 

An  undersized  commodity  is  useless. 

First,  to  sell  merchandise  it  is  necessary  to 
attract  the  eye. 

Second,  appeal  to  the  desires  or  requirements. 

Third,  consider  the  resources  of  the  hoped- 
for  customer. 

Fourth,  remember  the  victim  of  to-day  is  not 
apt  to  be  the  customer  of  to-morrow. 


INCORPORATED 

The  Plattsburg  Diamond  Disc  Studio,  incor- 
porated for  the  purpose  of  dealing  in  Edison 
Diamond  Disc  phonographs,  has  been  formed  by 
Wm.  P.  Walker,  Alice  E.  Sherman  and  John  C. 
Stoughton,  with  a  capitalization  of  $3,000. 


PORTABLE 

PHONOGRAPH 

Is  the  Instru- 
ment for  the 
Millions,!  for  it 
is  Light, 
Handy, 
Compact, 
Conven- 
ient, 

Golde'n- 

Toned1 M 


NOW  ready,  improved  in 
construction  and  appear- 
ance. Appealing,  easy-sell- 
ing. Ideal  for  the  home,  the 
school,  the  outing,  the  camp, 
the  yacht,  the  automobile 
trip,  the  trench  dug-out,  the 
hospital  ward,  and  for  the 
study  of  languages  and  music. 

Retails  at  $30.00  with  plenty 
profit  for  the  dealer.  Inter- 
esting propositions  to  those 
who  speak  first. 

On  display  at  the 

Music  Show 

The  Coliseum,  Chicago 
Space  45,  Mayf  19-267 


ALSO  AT  THE  MUSIC  SHOW 
in  Chicago  will  be  exhibited  a 
phonograph  motor,  NEW  IN 
PRINCIPLE,  DESIGN  AND 
CONSTRUCTION,  which  we,  its  manufacturers,  CAN 
guarantee  to  be  free  of  all  spring  and  governor  troubles. 


TXLM^G"  MACHINE. 
COMPANY,  INC., 

376-378-380  LAFAYETTE  STREET 
CITY  OF  NEW  YORK.  N.Y. 


CHICAGO,  1216  Heyworth  Building 
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The  Trade  In  New  York  City  And  Vicinity 


While  April  business  in  the  local  talking  ma- 
chine trade  was  ahead  of  last  year,  the  majority 
of  the  dealers  report  a  general  depression  as 
compared  with  the  sales  of  the  first  three  months 
of  the  year.  This  condition,  however,  is  a  nor- 
mal reflection  of  "war  times,"  and  it  is  the  con- 
sensus of  general  opinion  that  there  will  be  a 
decided  improvement  in  all  retail  circles  within 
the  next  sixty  days.  As  a  matter  of  fact,  the 
local  talking  machine  trade  has  suffered  less 
than  the  average  industry,  and  there  still  exists 
a  shortage  of  machines  which  will  probably  con- 
tinue throughout  the  summer. 

Excellent  Record  Business 

Record  sales  have  been  very  satisfactory  the 
past  few  weeks  with  a  phenomenal  demand  for 
patriotic  selections.  The  call  for  this  type  of 
record  has  even  exceeded  expectations,  and  all 
of  the  leading  manufacturers  are  behind  on 
their  orders  for  patriotic  records.  Many  of 
the  most  popular  artists  are  making  records  of 
selections  which  are  timely  and  appropriate,  and 
attractive  window  cards  have  served  to  stimulate 
the  demand  for  these  records. 

Trade  Is  Optimistic 

There  is  a  general  feeling  of  optimism  and 
confidence  in  the  talking  machine  trade  which 
includes  all  factors  of  the  industry.  This  con- 
fidence is  based  on  the  country's  industrial  and 
financial  stability,  in  addition  to  the  fact  that 
the  talking  machine  has  advanced  from  the 
luxury  class  into  the  necessity  class.  This  has 
been  accomplished  by  effective  educational  cam- 
paigns which  are  now  bearing  fruit.  The  trade, 
as  a  whole,  is  considerably  interested  in  the  pro- 
posed 5  per  cent,  tax  on  talking  machines  and 
records,  and  several  prominent  members  of  the 
local  talking  machine  fraternity  are  prepared  to 
introduce  logical  arguments  which  will  aim  to 
take  the  talking  machine  out  of  the  luxury  di- 
vision for  all  time. 

Demonstrates  the  Saenger  Course 

In  accord  with  its  customary  standard  of  try- 
ing to  keep  its  dealers  continually  advised  as 
to  all  points  pertaining  to  the  Victor  buisness, 
the  New  York  Talking  Machine  Co.,  prominent 
Victor  distributor,  invited  Oscar  Saenger,  famous 
vocal  teacher,  to  visit  its  offices  on  the  evening 
of  April  19,  and  give  a  practical  demonstration 
of  the  vocal  course  of  Victor  records  which 
bears  his  name.    Approximately  100  dealers,  to- 


gether with  their  sales  people  and  clerks,  availed 
themselves  of  this  opportunity,  and  spent  a  most 
interesting  evening  listening  to  this  demonstra- 
tion. 

Mr.  Saenger  had  taken  the  pains  to  have  one 
of  his  men  visit  a  good  many  of  the  Victor  deal- 
ers in  New  York  City,  with  the  idea  of  finding 
out  how  the  dealers  were  presenting  the  course, 
and  for  the  purpose  of  offering  any  help  or  sug- 
gestions in  his  power.  He  therefore  had  a 
very  good  idea  of  the  problems  and  difficulties 
confronting  the  dealers  when  he  gave  this  dem- 
onstration. He  made  the  whole  plan  very  sim- 
ple and  clear,  bringing  out  the  points  that  are 
essential  to  the  dealer  in  presenting  this  vocal 
course  to  his  customers.  Mr.  Saenger  had  two 
of  his  students  demonstrate  the  part  the  pupil 
takes  in  singing  the  exercises  of  the  various 
records. 

April  Business  Very  Satisfactory 

Lambert  Friedl,  formerly  manager  of  the 
Pittsburgh  wholesale  division  of  the  Columbia 
Graphophone  Co.,  arrived  in  New  York  the 
first  of  the  month  to  take  charge  of  the  local 
wholesale  headquarters  at  83  Chambers  street. 
Mr.  Friedl,  who  has  been  associated  with  the 
Columbia  Co.  for  a  number  of  years,  is  plan- 
ning to  co-operate  with  Columbia  dealers  in 
every  possible  way,  and  is  using  as  an  ideal, 
the  methods  and  policies  pursued  by  R.  F.  Bol- 
ton, who  formerly  had  this  territory  under  his 
direct  supervision,  and  who  now  is  district  man- 
ager through  New  York  and  New  England.  In 
a  chat  with  The  World,  Mr.  Bolton  commented 
upon  the  fact  that  April  business  had  been  very 
satisfactory,  showing  a  good  sized  gain  over  last 
year.  Collections  were  excellent,  indicating  the 
prosperity  and  stability  of  the  Columbia  trade 
as  a  whole.  There  has  been  a  heavy  demand 
for  the  new  patriotic  records  issued  by  the  Co- 
lumbia Co.,  the  "Star  Spangled  Banner,"  sung 
by  Louis  Graveure,  famous  baritone,  being  espe- 
cially popular. 

Several  Interesting  Recitals 

"Grand  opera  brought  down  to  earth"  was  the 
title  of  an  interesting  advertisement  used  by  the 
Edison  Shop,  473  Fifth  avenue,  New  York,  to 
announce  the  fact  that  Miss  Spring  Byington 
Chandler,  of  La  Escuela  de  Maestro  Goula, 
Buenos  Ayres,  would  give  an  explanation  of 
Puccini's  most  popular  operas  in   their  audi- 


torium. This  lecture  attracted  a  capacity  audi- 
ence and  a  number  of  operas  were  interpreted 
with  the  aid  of  Edison  Diamond  Disc  records 
made  by  famous  operatic  artists.  Miss  May 
Colgan,  well  known  violinist,  gave  a  program 
of  popular  violin  selections  recently  at  the 
Edison  Shop,  playing  in  unison  with  some  of  the 
Edison  Diamond  Disc  records  she  had  made. 
This  concert,  which  was  a  signal  success,  fol- 
lowed the  general  lines  of  the  Re-creation  con- 
certs which  have  been  given  throughout  the 
country. 

Annual  Outing  on  May  30 

The  employes  of  the  Blackman  Talking  Ma- 
chine Co.,  Victor  distributor,  will  be  the  guests 
of  the  company  at  the  annual  outing  to  be  held 
on  May  30.  This  year's  outing  will  take  place 
at  Bear  Mountain,  New  York,  the  Blackman 
party  leaving  early  in  the  morning  on  a  Hud- 
son River  Day  Line  boat.  After  spending  sev- 
eral hours  at  this  resort  they  will  return  to 
New  York  in  time  to  have  dinner  in  the  Egyp- 
tian Room  at  Murray's,  followed  by  a  theatre 
party  at  the  Palace  Theatre.  As  this  outing 
marks  the  fifteenth  anniversary  of  the  Blackman 
Talking  Machine  Co.,  it  is  safe  to  predict  that 
it  will  be  a  record-breaker  for  enjoyment  and 
entertainment. 

New  Columbia  Dealers 

During  the  past  few  weeks  quite  a  number  of 
local  dealers  have  made  arrangements  to  handle 
the  complete  Columbia  line,  and  judging  from 
the  enthusiasm  of  these  new  accounts,  Columbia 
products  will  meet  with  a  ready  demand  in 
these  various  localities.  Among  the  many  new 
Columbia  representatives  established  recently 
are  the  following:  The  Phonograph  Shop, 
Elizabeth,  N.  J.;  L.  &  C.  Mayers  Co.,  46  Cort- 
landt  street,  New  York;  and  Fred  Kraft,  Grand 
Central  Terminal,  New  York. 

An  Optimistic  Letter 

A  note  of  optimism  is  sounded  in  a  letter  re- 
cently sent  out  to  Victor  dealers  by  C.  Bruno 
&  Son,  Inc.,  Victor  distributors.  This  letter 
reads  as  follows: 

"Should  the  war  cease  soon  our  industries  will 
be  busy  not  only  with  our  own  good  business, 
but  we  will  be  called  upon  to  supply  many  other 
countries  with  their  needs  in  many  lines. 

"If  the  war  continues  and  we  send  troops  to 
Europe  our  Government  will  need  lots  of  sup- 
plies, and  we  will  also  send  vast  .quantities  of 
supplies  of  all  kinds  to  Europe,  all  in  addition 
to  our  own  needs. 

"In  any  event  our  industries  will  be  busy  and 
money  will  be  in  circulation.  Business,  there- 
fore, will  be  good,  and  it  is  up  to  you  to  get 
your  share.  Keep  your  patrons  advised  of  all 
the  good  things  in  the  Victor  record  catalog. 
Use  your  window  for  record  displays  and  use 
our  window  show  card  service.  Push  records 
and  you  will  have  no  complaint  to  make  about 
business." 


SLASON  &  SON  IN  NEW  STORE 

M.  Slason  &  Son,  of  Malone,  N.  Y.,  are  now 
comfortably  settled  in  their  new  store  in  the 
Flanagan  Block  on  East  Maine  street,  where 
they  have  up-to-date  headquarters  for  the  dis- 
play of  pianos,  players  and  talking  machines. 


NEW  INCORPORATIONS 

The  Brooklyn  Music  House,  Inc.,  Brooklyn, 
N.  Y.,  has  been  incorporated  with  capital  stock 
of  $20,000  to  deal  in  pianos,  organs,  phono- 
graphs, etc.  The  incorporators  are  L.  L. 
Meyers,  A.  T.  Wolf  and  H.  V.  Williams. 

The  Scher  Furniture  Co.,  Inc.,  New  York,  has 
been  incorporated,  with  a  capital  stock  of 
$12,000,  to  manufacture  furniture,  pianos,  phono- 
graphs, etc.  The  incorporators  are  Barney 
Scher,  Jeanette  Scher  and  Geo.  Scher. 
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WHOLESALING 
EXCLUSIVELY 

from  the 

Two  Biggest  Cities 

in  trie  U.  S.  A. 


'New  York 
TaMngMacnine  Go. 

lig  W.  40th.  Street, 
1SfEW  YOl^K 


Chicago 

TaMngMacnine  Co. 

12  No.MlclxidanAve. 

CHICAGO 
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MISTAKE  TO  MAKE  TERMS  TOO  LOW 


"Voice  of  the  Victor"  Declares  There  Is  No 
Reason  for  Advertising  Bargain  Terms  on 
Victrolas  with  Shortage  of  Goods 


The  following  apt  comment  upon  the  advertis- 
ing of  instalment  terms  on  talking  machines  ap- 
pears in  the  "Voice  of  the  Victor"  for  May  and 
offers  genuine  food  for  thought.  The  editorial 
reads: 

We  believe  it  to  be  both  unnecessary  and  un- 
desirable to  offer  terms  of  $1.00  down  and  $1.00 
a  week  on  Victrolas  of  any  type.  An  editorial 
which  was  published  in  The  Voice  in  the  issue 
of  June,  1914,  read,  in  part,  as  follows: 

"Pot-leading  the  bottom  of  a  yacht  makes  her 
a  trifle  faster,  for  there  is  less  friction  between 
the  water  and  the  pot-lead  than  between  water 
and  any  known  paint. 

"The  most  interesting  yacht  racing  is  that 
which  occurs  between  boats  of  the  same  class 
and  the  same  design,  for  then  the  results  de- 
pend upon  the  human  skill  and  energy  by  which 
each  boat  is  controlled.  Once  in  a  while  it 
happens  that  a  greedy  skipper  puts  a  coat  of 
pot-lead  over  the  nice  white  paint  some  time 
between  sunset  and  sunrise,  and  by  doing  so 
he  may  win  the  next  day's  race.  Before  another 
race  is  sailed,  however,  every  boat  in  the  fleet 
has  received  a  greasy  coat  of  pot-lead  and  once 
more  they  are  all  on  the  same  footing. 

"They  are  on  the  same  footing,  but  with  this 
difference,  that  instead  of  nice  clean  paint  every 
boat  is  smeared  with  a  filthy  compound  that 
soils  everything  with  which  it  comes  into  con- 
tact." 

The  purpose  of  that  editorial  was  to  shgw  that 
it  was  up  to  Victor  dealers  themselves  to  do 
business  in  the  cleanest  and  most  profitable  way 
or  in  a  way  which  would  be  less  satisfactory. 

Water  isn't  the  only  thing  that  finds  its  own 
level.  Competition  works  that  way,  too.  When, 
in  any  community,  one  merchant  starts  to  get 
"mean,"  what  happens?  In  self-defense  every- 
body else  begins  to  come  back  at  him.  Result? 


Instead  of  all  doing  business  on  the  basis  of 
clean,  frank,  friendly  competition  the  commu- 
nity is  treated  to  an  exhibition  of  mud-slinging, 
the  principal  result  of  which  is  bad  feeling  be- 
tween the  participants  and  loss  of  prestige  with 
the  public.    What's  the  use? 

If  one  Victor  dealer  in  a  community  begins 
to  offer  Victrolas  at  $1.00  down  and  $1.00  a 
month  every  other  dealer  feels  that  he  must  offer 
the  same  terms.  Result?  Everybody  doing 
business  again  on  a  uniform  basis,  but  that  basis 
unsatisfactory  instead  of  satisfactory.  Where's 
the  gain?  There  is  absolutely  none.  There  is, 
as  a  matter  of  fact,  a  direct  and  "uniform"  loss. 

If  the  trade-greedy  individual  who  started  it 
could  secure  a  permanent  advantage  to  himself 
the  thing  might  in  a  purely  selfish  way  be  worth 
doing,  but  it  isn't. 


We  claim  that  absurdly  low  terms  are  un- 
necessary as  well  as  undesirable,  and  they  are. 

If  the  market  was  oversupplied  with  Victor 
product  there  might  be  more  reason  for  making 
extremely  easy  terms,  but  the  demand  for  Vic- 
tor product  is  and  always  has  been  far  in  excess 
of  the  supply.  Somewhere  at  some  given  time 
it  may  happen  that  a  dealer  may  have  a  Victrola 
or  two  that  he  doesn't  really  need  at  the  mo- 
ment, but  for  every  such  case  there  are  a  dozen 
dealers  who  are  short  of  that  particular  in- 
strument. 

These  vital  facts  are  fortunately  so  obvious 
that  no  argument  is  needed,  and  all  over  the 
country  Victor  dealers  are  forming  trade  asso- 
ciations for  the  purpose  of  maintaining  the  clean, 
healthy  competition  to  which  the  Victor  so 
readily  lends  itself. 


RECORD  WEAR  TESTS 

F.  D.  Hall,  President  of  the  B.  &  H.  Fibre 
Mfg.  Co.,  Plays  One  Record  18,000  Times 


Eighteen  thousand  times  is  a  considerable 
number  of  playings  for  one  record.  We  should 
imagine  that  the  pleasure  of  listening  to  the 
selection  would  expire  somewhere  before  the 
one-thousandth  mark  had  been  reached.  Yet 
this  is  precisely  the  number  of  times  F.  D. 
Hall  repeated  one  selection.  He  did  not  cease 
at  this  point  because  the  record  was  worn  be- 
yond recognition.  Quite  the  contrary:  he 
stopped  because  he  couldn't  see  any  use  in  go- 
ing further.  At  the  eighteen-thousandth  play- 
ing the  reproducing  qualities  of  the  record  had 
not  been  impaired  in  the  slightest.  There  were 
no  noticeable  signs  of  wear;  in  fact,  to  some  ex- 
tent irregularities  that  had  produced  ugly  sur- 
face sounds"  had  been  smoothed  over  by  the 
repeated  playing,  and  the  record  was  better 
than  ever  before.  These  tests  are  of  great  value 
to  the  trade  as.  indicating  the  economy  and  pro- 
tection to  records  used  with  the  fibre  needle, 
but  they  are  of  even  greater  value  when  con- 
sidered in  connection  with  their  use  on  valuable 
historical  records. 


THE  EDISON  AMBEROLA  IN  CAMP 

This  is  not  a  puzzle  picture,  but  you  may 
have  to  search  a  little  in  order  to  locate  the 
New  Edison  Diamond  Amberola.    When  you 


Amberola  in  the  War  Zone 

do  find  it,  however,  you  will  see  that  it  is  right 
where  it  belongs.  The  photograph  was  taken 
by  Fred  C.  Beattie,  of  the  Texas-Oklahoma  Pho- 
nograph Co. 


The  Bardwell-Peterson  Co.,  jewelers  of  Ex- 
celsior, Minn.,  have  just  installed  a  talking  ma- 
chine department  in  their  present  store. 


Weight  15  lbs.    Water-proof  leatherette 
case.    A  new  RECRUIT  for  the 
Army,    for    the  Navy, 
for    the  Home 
Defense. 


There  is  nothing  in 
the  wide  world 
to  equal  it 

Dealers!  we've  got  it! — 
the  only  real  practical 

PORTABLE 
PHONOGRAPH 


Off  Duty 


made  anywhere 
in  the  world 


Want  an  agency?--Write  quick-many  are  after  it.  Standard 
motor-Universal  tone  arm-Drawer  for  needles.  Wonderful 
tone  quality-Big  in  volume.  Plays  any  disc  record.  Pockets 
for  twelve. 


Retail 
price 


30 


Sole  Selling  Agents 


On  Duty 


'"Tifr   Snap  up  an  agency  before  the  going-away  season 
opens  up,  and  clean  up  Summ-er  money. 


Call,  write  or  telephone,  Cortland  4744 


TfloriiellxMam3ban. 

iacorpar&led. 
AnEsloLlisLnierit  tor  the  distribution, 
of  the  Phonograph  and  its  Accessories 

Irt  TKe  Ilavemeyer*  Buildup 

Cottlonji  —  CHtjjtcK  —  Dey  ^treet^s 
AEW  "STORK 
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AMERICAN  AND  FRENCH  CHARITIES  AIDED  BY  CONCERT 

Muratore,  Cavalieri  and  Thibaud  Contribute  to  One  of  the  Most  Successful  Musical  Events  in 
Brooklyn— Entire  Expenses  Borne  Personally  by  the  President  of  the  Pathe  Freres  Phonograph  Co. 


One  of  the  most  important  events  of  the  local 
musical  season  took  place  on  Sunday,  April  22, 
when  a  concert  was  given  at  the  Academy  of 
Music,  Brooklyn,  N.  Y.,  for  the  benefit  of  the 
American    Red   Cross   and   the    L'Union  Des 


of  the  most  prominent  members  of  Brooklyn's 
social  and  musical  worlds,  all  of  whom  were 
greatly  interested  in  the  success  of  the  con- 
cert. 

Lucien  Muratore  made  his  first  appearance 
before  an  Eastern  audience  and  received  a  tre- 
mendous ovation,  being  obliged  to  sing  several 
encores  in  response  to  the  tumultuous  applause 
which  he  was  accorded.  Mr.  Muratore  saw  ac- 
tive service  in  the  French  army,  and  is  now  in 
America  under  leave  of  absence  from  the 
French  army  authorities.  He  came  to  America 
in  the  late  fall  of  1915;  practically  unknown, 
joining  the  Chicago  Opera  Co.  He  scored  a 
remarkable  success  on  his  first  appearance,  and 
is  now,  recognized  as  one  of  the  world's  leading 


Lucien  Muratore 

Arts,  which  was  a  tremendous  success,  not  only 
from  an  artistic,  but  from  a  financial  standpoint, 
over  $4,000  being  realized  for  patriotic  purposes. 
All  the  incidental  expenses,  including  the  rent- 
ing of  the  Academy  for  the  event,  etc.,  were 
borne  personally  by  Eugene  A.  Widmann,  presi- 
dent of  the  Pathe  Freres  Phonograph  Co., 
Brooklyn,  N.  Y. 

The  artists  appearing  at  this  concert,  all  of 
whom  record  exclusively  for  the  Pathe  Freres 
library  included  Lucien  Muratore,  the  famous 
operatic  tenor;  Jacques  Thibaud,  renowned 
French  violinist;  Lina  Cavalieri,  internationally 
prominent  operatic  soprano;  David  Bispham, 
leading  American  baritone;'  Elenora  de  Cis- 
neros,  operatic  soprano,  and  Grace  Hoffman, 
American  coloratura  soprano. 

All  of  the  artists  agreed  most  willingly  to 
give  their  services  without  recompense  when 
they  understood  that  the  entire  proceeds  from 
the  concert  were  to  be  devoted  to  patriotic 
purpose,  the  Brooklyn  Red  Cross  receiving  four- 
fifths  and  the  L'Union  Des  Arts  one-fifth.  Mr. 
Widmann  worked  indefatigably  to  make  the 
concert  a  success  and  well  deserved  the  con- 
gratulations which  he  received  on  all  sides. 
The  committee  of  arrangements  included  some 


4**  INX 

RECORD  HOLDERS 


Are  made  in  units — on  the  loose  leaf 
plan  instead  of  in  heavy  books. 

The  utmost  in  convenience,  any  child 
able  to  read  and  write  can  attend  to  it. 
ALL  edges  are  protected  with  cloth, 
and  the  patent  index  tells  the  contents. 

We  furnish  advertising  matter  to  dealers. 

Indexo  Phono.  Record  File  Co. 

14-16  Wooster  Street,  New  York 


Mr.  Widmann  has  been  for  many  years  a 
leading  figure  in  Brooklyn's  musical  activities 
and  the  Red  Cross  concert  of  April  22  not  alone 
served  to  impress  the  musical  world  of  that 
city  with  the  fame  and  prestige  of  the  artists 


Lina  Cavalieri 

tenors.  He  is  under  exclusive  contract  with  the 
Pathe  Freres  Co. 

Jacques  Thibaud  served  over  a  year  with  the 
French  army,  and  was  so  severely  wounded  that 
his  life  was  at  first  despaired  of.  He  is  now 
in  this  country  on  a  leave  of  absence  in  order 
to  recuperate  from  the  terrible  shock  which  he 
suffered. 

Mr.  Thibaud  has  achieved  renown  both  here 
and  abroad,  and  is  generally  acknowledged  as 
one  of  the  most  prominent  violinists  of  the  pres- 
ent time.  Musical  critics  have  referred  to  his 
playing  in  the  warmest  terms  of  praise,  stating 
that  he  plays  "not  alone  on  his  instrument,  but 
on  the  heart-strings  of  the  audience."  He  is 
under  exclusive  contract  with  the  Pathe  Freres 
Co.,  and  his  records  have  been  accorded  a  splen- 
did reception  throughout  the  country. 


Jacques  Thibaud 

recording  for  the  Pathe  Freres  Co.,  but  em- 
phasized the  patriotic  purposes  that  influenced 
Mr.  Widmann's  activities  in  behalf  of  the  Brook- 
lyn Red  Cross. 


The  Toledo  Automatic  Music  Co.,  Toledo,  O., 
has  been  incorporated,  with  a  capital  stock  of 
$10,000,  the  incorporators  being  Frank  L.  Reed, 
Alpha  Reed,  Thos.  G.  Smith,  John  W.  Hackett 
and  Edwin  J.  Lynch. 


43" 
COLONIAL 


Code  word  Colo 


f^ttmi 110624 


The  Humanola  Talking  Machines  have  been  brought  out  to  meet 
the  demand  for  a  first-class  machine  in  every  respect,  and  from 
the  fact  that  every  part  of  its  construction  and  equipment  is  stan- 
dard, it  is  a  proposition  for  the  dealer  that  will  bring  repeated 
orders. 

CABINETS 

Built  from  5-ply  genuine  veneer  stock  in  either  Mahogany  or 
Quartered  Oak  in  its  several  finishes. 

MOTOR 

HEINEMAN  motor  of  quality,  built  for  service  and  running  quiet. 
TONE-ARM 

Universal  type  playing  all  makes  of  records  without  a  change  of 
equipment. 

TONE-CHAMBER 

Constructed  entirely  of  wood  graduated  to  the  proper  thickness 
to  produce  the  most  life-like  sounds. 

TONE-MODIFIER 
So  constructed  that  a  slight  touch  of  the  hand  will  give  the  desired 
volume  of  tone. 

Our  proposition  for  Dealers  is  a  very  attractive  one.  We  are 
prepared  to  make  prompt  deliveries.  Write  for  open  territory  and 
prices. 

$S5    The  Humanola  Talking  Machine  Co.,  Inc.  iv 


$110 


MEYERSDALE,  PA. 


Code  word  Arab 
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The  MOZART  Line" 

MACHINES  AND  RECORDS 
A  'Money-Maker  for  Live  Dealers 


STYIiE  A 

"Mozart  Special" 

Oak  or  Mahogany  Finish 
DIMENSIONS 

Height   45%  inches 

Width   17  inches 

Depth   21  inches 

Retail  Price,  $55.00 


STYLE  B 

"Mozart  De  Luxe" 

Oak  or  Mahogany  Finish 
DIMENSIONS 

Height 
Width 
Depth 

 47 

 23 

 24 

Retail  Price,  $100.00 

inches 
inches 
inches 

STYLE  C 

"Mozart  De  Luxe" 

Oak  or  Mahogany  Finish 
DIMENSIONS 

Height   47  inches 

Width   23  inches 

Depth   .24  inches 

Retail  Price,  $100.00 


The  "Mozart"  Has  Won  Its  Spurs 


Mozart  10  in.  and  12  in.  records  are 
increasing  dealers'  sales  fourfold.  May 
supplement  ready  to  be  mailed. 


10 


5401A. 


Price,  75c  ]  m ! 


*  \  I  Was  Never  Nearer  Heaven  in 

My  Life  /A* 

1  (Clarke-Snyder  /  > 

*  ^i\0.  J.  McCormack.  Orchestra/ ^ 
^  Accompaniment 


Dealers  handling  this  line  have  made  sales 
against  all  competition. 

No  "Mozart"  dealer  has  ever  lost  a  sale 
when  quality  and  tone  were  considered. 
Actual  comparison  will  prove  to  you  that  the 
"Mozart"  seven  models,  retailing  at  $15,  $25, 
$35,  $45,  $55  and  $100  are  all  leaders  in  their 
respective  fields. 

Exclusive  territory  is  still  open.  Wire  or 
write  for  our  dealer's  proposition. 


The  Mozart  Talking 
Machine  Company 

J.  P.  FITZGERALD,  President 
1432  to  1442  North  Twentieth  Street 

ST.  LOUIS,  MO. 
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PRACTICAL  WAYS  OF  CARING  FOR  RETAIL  RECORD  STOCK 


Some  Excellent  Suggestions  on  That  Important 
Detroit,  Victor  Distributors — Volume 


Subject  From  George  F.  Martin,  of  Grinnell  Bros., 
of  Stock  Depends  Largely  on  System 


Much  of  the  success  of  a  retail  record  stock 
can  be  attributed  to  the  manner  in  which  the 
stock  is  arranged.  A  method  permitting  of  any 
given  record  number  being  not  only  easily  lo- 
cated when  wanted,  but  one  that  will  automatic- 
ally tell  the  dealer  at  the  end  of  the  day's  busi- 
ness just  what  particular  numbers  have  been 
sold,  that  he  may  replenish  his  stock  with  all 
desirable  numbers,  is  naturally  the  ideal  system. 
This  can  be  b*est  accomplished  by  using  the 
stock  envelope  system,  and  when  the  stock  is 
once  brought  to  a  normal  condition,  it  only  re- 
mains for  the  dealer  to  keep  track  of  the  late 
records  in  order  to  maintain  a  minimum  amount 
of  stock  with  which  he  can  do  a  maximum  busi- 
ness. 

The  stock  envelope  system  can  be  made  as 
elaborate  as  is  the  wish  of  the  individual  dealer. 
Some  dealers  have  successfully  used  a  regular 
record  envelope,  making  stock  envelopes  of  them 
by  attaching  gummed  labels  with  the  numbers 
either  written  or  stamped  on. 

Record  Cases 

It  is  considered  advisable  to  use  perpendicular 
filing  in  spaces  not  in  excess  of  one  and  one- 
fourth-inch  as  this  space  will  accommodate'  up 
to  ten  records  or  less,  and  in  case  any  given 
space  or  spaces  are  temporarily  depleted  to  the 
last  record,  the  impression  of  a  full  stock  is 
not  lost. 

A  very  satisfactory  record  case  can  be  simply 
constructed  by  having  six  horizontal  shelves, 
the  four  top  shelves  being  ten  and  one-half-inch 
apart  to  accommodate  ten-inch  records  with 
the  two  bottom  shelves  twelve  and  one-half-inch 
apart  for  the  large  records.  When  preparing 
racks  it  is  well  to  use  seven-eighth-inch  white 


poplar  lumber  for  shelves  which  are  grooved  on 
both  sides  to  a  depth  of  one-eighth-inch  every 
one  and  one-fourth-inch,  for  perpendicular  divi- 
sions made  from  either  poplar  wood  or  beaver 
board  three-sixteenth-inch  thick.  The  shelves 
should  be  just  deep  enough  to  allow  the  records 
to  go  back  flush  with  their  edge.  The  per- 
pendicular divisions,  however,  should  be  set  in 
one  inch  allowing  easy  access  to  each  record 
as  well  as  giving  an  unbroken  line  of  records. 
The  use  of  poplar  lumber  and  beaver  board  is 
recommended  in  order  that  records  and  their 
coverings  may  not  suffer  injury  by  coming  in 
contact  Vith  hard  materials. 

Minimum  Record  Stock 

The  volume  of  a  record  stock  depends  largely 
upon  the  system  used  and  the  attention  given 
to  the  prompt  placing  of  re-orders.  However, 
the  investment  may  be  reduced  by  disposing  of 
any  slow  selling  numbers  of  which  you  may 
have  an  excess  stock.  The  use  of  colored  tacks 
serve  to  call  the  attention  of  sales  people  to 
such  records.  A  monthly  inventory  of  your 
record  stock  is  necessary  in  order  that  compari- 
sons may  be  made  of  the  sale  of  records. 
Looking  After  Wants  of  Customers 

Every  dealer  should  realize  the  necessity  of 
sending  records  to  the  customer  in  as  pleasing 
condition  as  possible.  A  little  attention  given 
to  removing  all  dust  and  finger  prints  from  the 
record  as  well  as  putting  it  in  a  crisp,  clean 
cover,  is  perhaps  the  greatest  encouragement, 
outside  of  having  the  numbers  wanted  and  giv- 
ing prompt,  intelligent  service,  that  a  dealer  can 
offer  his  customers  to  insure  having  them  come 
again  for  their  record  wants. 


NEW  FACTORY  TO  MAKE  TALKERS 


Mermod 
Swiss 
Motors 

ARE  THE  BEST 


15,000  Motors  on  Hand 
For  Immediate  Delivery 

They  are  reliable,  made  of 
material  that  will  insure  good 
and  long  service. 

To  obtain  the  best  results 
for  Phonographs,  it  is  most 
essential  to  have  a  motor  that 
will  run  evenly  and  silently,  and 
the  Mermod  motors,  being 
built  by  experts,  have  obtained 
these  results. 

They  cost  no  more  than  motors 
of  inferior  qualities,  and  it  is 
to  your  advantage  to  get  the 
best. 

Mermod  &  Co. 

505  Fifth  Ave,  New  York 

Sole  Agents  for  Mermod  Freres,  S.  A., 
St.  Croix,  Switzerland 


Meteor  Motor  Car  Co.  Purchases  Entire  Plant 
of  Klanke  Furniture  Co.  for  That  Purpose — 
Will  Start  With  Two  Machine  Models 

Piqua,  0„  May  8.— The  Meteor  Motor  Car  Co. 
has  purchased  the  entire  plant  and  assets  of 
the  Klanke  Furniture  Co.,  this  city,  and  will 
devote  that  factory  to  the  production  of  talk- 
ing machines  exclusively. 

This  plant  has  a  floor  space  of  49,000  square 
feet  and  the  Klanke  Co.'s  experience  in  the 
manufacturing  of  fine  library  tables  backed  by 
the  engineering  organization  of  the  Meteor 
Motor  Car  Co.,  will  doubtless  enable  this  con- 
cern to  render  its  dealers  invaluable  service 
and  co-operation  in  merchandising  the  Meteor 
phonograph,  which  will  be  manufactured  in 
two  styles,  designated  No.  75  and  No.  85.  The 
cabinet  design  and  the  equipment  will  be  the 
same  in  both  models,  with  the  former  nickel 
plated  and  the  latter  gold  plated.  This  phono- 
graph has  a  number  of  exclusive  features,  in- 
cluding a  disappearing  door,  which  operates 
on  slides,  permitting  its  use  as  a  shelf.  The 
mechanical  equipment  includes  a  Universal  tone 
arm,  tone  modifier  and  sound  flow  adjuster.  The 
latter  is  operated  by  touching  a  screw  that  con- 
trols the  pressure  of  the  needle  on  the  record 
as  it  plays. 

The  Meteor  Motor  Car  Co.  will  handle  all 
of  its  sales  direct  to  the  dealer  and  not  through 
distributors.  It  is  anxious  to  secure  a  large 
number  of  small  dealers  and  thereby  develop 
a  country-wide  distribution  for  its  product. 

DISTRIBUTOR  FOR  DOMESTIC  LINE 

Frederick  J.  Bauer,  a  successful  dealer  in  piano 
benches,  scarfs  and  other  specialties  at  55  Fourth 
avenue,  New  York,  has  been  appointed  distrib- 
utor for  the  Domestic  Talking  Machine  Corp., 
Philadelphia,  Pa.,  manufacturers  of  the  Domestic 
talking  machine. 

Mr.  Bauer  has  been  very  successful  through- 
out his  connection  with  the  music  trade  and 
has  made  a  large  number  of  business  friends. 
His  experience  in  the  trade  should  prove  of 
much  assistance  to  him  in  developing  the  local 
field  for  the  Domestic  talking  machines. 


DEATH  OF  STEWART  C.  MORTIMER 

Manager  of  Talking  Machine  Department  of  the 
John  Shillito  Co.,  Cincinnati,  Passes  Away 
Suddenly  in  That  City— Only  25  Years  Old 

Cincinnati,  O.,  May  8. — The  officials  and  em- 
ployes of  the  John  Shillito  Co.,  this  city,  have 
been  deeply  moved  by  the  recent  and  sudden 
death  of  Stewart  C.  Mortimer,  manager  of  the 
Victor  talking  machine  department  of  that  store. 

Mr.  Mortimer,  who  was  twenty-five  years  old, 
had  had  several  years'  successful  experience  in 
the  talking  machine  field,  and  previous  to  com- 
ing with  the  Shillito  Co.  had  been  connected 
with  the  Aeolian  Co.  in  Dayton,  O.,  and  in  this 
city.  He  was  a  young  man  of  splendid  char- 
acter, loyal  to  his  firm  and  fellow  workers,  and 
through  his  efforts  the  business  of  the  depart- 
ment was  placed  upon  a  most  satisfactory  and 
substantial  basis. 

His  brother-in-law,  C.  B.  Chamberlain,  is  con- 
nected with  the  piano  department  of  the  Shil- 
lito Co. 


Preparedness  has  ever  been  the  price  which 
individuals  or  aggregations  of  individuals  must 
pay  for  self-preservation.  Preparedness  for 
export  business  is  not  less  necessary  than  pre- 
paredness in  any  other  activity. 


THIS  SHOULD 
INTEREST  YOU 


$9.75 
Matches  New  Victrola  IX 

809 — Mahogany,  Golden  Oak,  Fumed  Oak, 
Weathered  Oak.  Nickel-plated  trimmings.  Lock 
and  key.  With  removable  moulding  so,  machine 
can  easily  slide  in,  giving  a  perfect  "Cabinet 
match"  appearance.  Height.  33  inches.  Top, 
x  19'%  inches.  Holds  192  twelve-inch  record9 
Matches  new  Victrola  IX.  Highest  type  of  cabinet 
both  in  construction  and  finish.  Average  weight 
crated,  70  lbs. 

800 — Same  Cabinet,  without  moulding.  Matches 
COLUMBIA  FAVORITE.    All  finishes.  . 

Immediate  Delivery 

YOU  NEED  OUR  CATALO'.G  AT  ONCE 

SCHLOSS  BROTHERS 

637-645  W.  55th  Street,  New  York 

Phone  Columbus  7947 
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IMPERIAL 


The  Cabinets 

The  Cabinets  for  all  Imperial  Talking  Ma- 
chine Models  are  manufactured  in  Mahogany 
and  Quartered  Oak.  The  Quartered  Oak 
Models  are  finished  in  all  the  various  oak  styles, 
as  Early  English,  Golden  Oak,  Fumed  Oak,  etc. 
Every  Imperial  Talking  Machine  leaving  our 
Wilmington  Plant  represents  the  Acme  of 
Workmanship,  Material,  and  Finish  never  ex- 
celled in  Artistic  Cabinet  Making. 


The  Motor 

Motors  in  all  Imperial  Talking  Machine  Models, 
as  shown  in  cuts,  are  noiseless,  worm-driven  devices, 
developed  according  to  our  own  design.  All  parts 
are  interchangeable  and  easily  replaced. 

The  Imperial  Machine 

is  not  an  "assembled"  or 
"stencilled"  article.  In 
every  detail  —  no  matter 
how  small — it  is  made  at  the 
Imperial  Talking  Machine 
Company's  plant,  in  Wil- 
mington, Delaware. 

All  exposed  metal  Fittings  and  Trimmings  are 
heavily  nickel  plated  and  upon  special  order  can  be 
furnished  gold  plated. 

The  thorough  and  effective  Inspection  System  here 
prevailing  guarantees  the  delivery  of  Merchandise  of 
the  Highest  Standard  and  Excellence. 


Single  Spring  Motor 


IMPERIAL  NO.  1 
Height,  Uy2  In.;  Width,  16  In.; 
Depth,  19  In.;  Retail  Price,  $25. 


IMPERIAL  NO.  2 
Height,  16  In.;  Width,  17%  In.; 
Depth,  20y2  In.;  Retail  Price,  $35. 
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THE  IMPERIAL 


The  Sound  Box  and  Sound  Chamber 

All  Imperial  Machines  are  equipped  with  a  Universal  Mica 
Diaphragm  Sound  Box,  scientifically  correct  in  Every  Detail 
of  its  Construction. 

The  Sound  Chamber  is  built  on  generally  recognized 
Acoustic  Principles,  and,  tempered  to  concert  pitch,  yields  a 
Pure,  Rounded  and  Rich  Reproduction. 

The  Wonderful  Volume  of  Tone  derived  from  an  Imperial 
Machine  is  due  to  the  Maximum  of  Vibrative  Surface  re- 
sponsive to  the  Minutest  Undulation  in  the  Record,  thereby 
insuring  Reproduction  True  to  the  Original. 


To  the  Trade 


We  invite  in- 
quiries for  all 
particulars 
ab  o  u  t  selling 
rights,  etc.,  for 
the  Imperial 
Machines  and 
Records. 

Liberal 
Discounts 


Height,  45 
Width,  21 
Depth,  24  In.; 
tail  Price,  $90. 


The  Records 


The  Records  are  10  and  12-inch  in  diameter;  all 
are  double-faced.  The  recording,  done  in  the  Com- 
pany's New  York  Laboratory,  is  in  charge  of  men 
eminently  fitted  for  this  work. 

The  new  issue  of  the  Imperial  Catalogue — the 
first  copies  of  which  are  now  coming  off  the  press — 
is  a  complete  list  of  Imperial  Records,  containing 
more  than  1200  selections,  and  forming  a  Musical 


Height,  47%  In.; 
Width,  22%  In.;  Depth, 
25  In.;  Retail  Price, 
$135. 


Double  Spring  Motor 

Library  of  the  World's  Greatest  Masterpieces,— 
ensembles,  vocal  and  instrumental.  The  catalogue 
also  contains  all  Popular  Musical  Selections,  Dance 
Numbers,  Comic  Songs,  Recitations,  etc.,  following 
the  Imperial  Policy  of  recording  "the  best  only." 
Monthly  Supplements  are  issued  to  augment  this 
complete  List  of  Records,  giving  what  is  newest 
and  best  in  records  to-day. 


IMPERIAL  TALKING  MACHINE  COMPANY 

Main  Offices  and  Factory,  No.  9  Vandever  Avenue,  Wilmington,  Delaware 

Recording  Laboratories:  Pacific  Coast  Distributors:  STERN  TALKING  MACHINE  CORPN. 

35-37  West  31st  Street,  New  York  City  1085  Market  Street  San  Francisco,  Cal. 
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HANDSOME  WINDOW  DISPLAYS  TO  FEATURE  DELPHEON  LINE 

Verbeck  Musical  Sales  Co.,  Buffalo,  N.  Y.,  Paying  Special  Attention  to  That  Form  of  Publicity — 
Addition  Being  Built  to  Plant  of  Delpheon  Co.  in  Bay  City,  Mich. 


The  Verbeck  Musical  Sales  Co.,  Buffalo,  N. 
Y.,  distributors  for  the  Delpheon  Co.  in  Buf- 
falo and  vicinity,  has  prepared  a  number  of 


These  displays  feature  the  important  sales  argu- 
ments used  in  behalf  of  these  products,  empha- 
sizing the  modunome,  or  expression  control  de- 
vice.' Two  of  these  dis- 
plays are  shown  here- 
with  and  indicate  the 
artistic  character  of  the 
material  that  is  used. 
Contractors  are  now 


completed,  will  almost  triple  the  present  capac- 
ity, This  addition  will  be  completed  within 
four  weeks,  and  the  company  will  then  make 
arrangements  to  have  on  hand  sufficient  stock 
to  meet  the  heavy  fall  demand,  which  it  is 
anticipating. 

The  Delpheon  Co.  has  just  added  to  its  line 
a  new  model,  designated  as  Model  "D"  or  the 
"De  Luxe."  This  instrument  has  four  carved 
legs,  and  is  made  of  the  finest  grade  of  se- 
lected veneer  with  an  equipment  that  is  high 
grade  in  every  detail.  This  addition  completes 
the    Delpheon   line   which    now   contains  five 


attractive  window  displays  which  are  being  used 
to   excellent   advantage  by   Delpheon  dealers. 


engaged  in  building  a  large  addition  to  the  Del- 
pheon plant  at  Bay  City,  Mich.,  which,  when 


high-grade  cabinet  models 
price  from  $85  to  $175. 


nng   in  retail 


SET  A  PATRIOTIC  RECORD  FOR  TRADE 

Ten  Members  of  the  Staff  of  Eastern  Talking 
Machine  Co.  Volunteer  for  Service 


Boston,  Mass.,  May  5. — Not  many  phonograph 
establishments  can  make  such  a  notable  and 
patriotic  showing  as  the  Eastern  Talking  Ma- 
chine Co.  when  it  comes  to  contributing  men 
to  the  defense  of  the  country  and  in  serving 


the  allied  nations.  Ten  men  in  this  establish- 
ment have  gladly  come  to  the  fore  and  enlisted 
for  service  and  three  of  them  who  are  to  do 
duty  in  the  Harvard  Hospital  Corps  already 
have  bade  their  fellow-workers  farewell  and.  are 
preparing  for  departure  for  France.  These  are 
Jeremiah  Spillane,  Ed  Welch  and  Stephen  Du- 
mont,  who  answered  the  Harvard  call  for  men; 
and  others  are  James  Colson,  who  will  be  in 
the  cavalry;  Lionel  Kilpatrick,  navy;  James  Kil- 


martin,  cavalry;  Frank  Moran,  navy;  James 
Nihan,  regular  army;  James  Donahue,  navy,  and 
J.  C.  Joyce,  regular  army.  In  addition  to  this 
list  there  is  Billy  Fitzgerald,  the  company's 
wholesale  manager,  who  is  attached  to  the  De- 
partment of  Justice,  and  who  in  an  emergency 
will  be  called  into  service.  And  all  the  while 
the  Eastern's  staff  have  fond  memories  of  one 
of  their  pals,  McBride,  who  early  in  the  war 
was  killed  at  the  Battle  of  the  Marne. 


All  Talking  Machine  Men  Should  See 
THE  NEW  "Playrite"  NUMBER  1W 

NOW  READY  FOR  DELIVERY 


IVriie  Us  Now  for  Samples  and  Prices. 

Visitors  to  the  National  Music  Show  at  the  Coliseum,  Chicago,  May  19th  to  26th, 
are  cordially  invited  to  call  at  our  new  office  and  factory,  501  West  35th 
Street  and  inspect  our  complete  line  of  talking  machine  parts. 

AMERICAN   PHONOPARTS  COMPANY 

Edison  and  Pathe  Sapphire  Points  for  Sale!       212  South  Wabash  Avenue,  Chicago,  Illinois 


THE    TALKING    MACHINE  WORLD 


105 


PRAISES  VICTOR  CO.  OFFICES 

American  Architect  Devotes  Many  Pages  to  De- 
tailed Description  of  Executive  Building  in 
Camden — One  of  Few  Business  Buildings  Left 
Entirely  in  the  Hands  of  the  Architects 


Few  executive  office  buildings  have  been  built 
in  so  stately  and  exquisite  a  style  of  architec- 
ture and  yet  endowed  with  such  a  thoroughly 
practical  arrangement  as  is  the  home  office 
building  of  the  Victor  Talking  Machine  Co., 
in  Camden,  N.  J.  The  wholesale  Victor  jobbers 
and  retail  merchants  who  have  migrated  to  their 
"business  Mecca"  have  marveled  at  this  struc- 
ture and  have  indeed  carried  its  praise  through- 
out the  country.  Laymen  who  have  visited  the 
Victor  executive  building  could  not  help  but 
remark  on  its  exceptional  design. 

The  feaftire  article  of  the  March  28  issue  of 
the  American  Architect,  the  well-known  archi- 
tectural journal,  discussed  at  length  the  merits 
of  this  veritable  "de  luxe  hotel"  of  business  life. 
This  article,  which  is  profusely  illustrated,  runs 
some  thirty  pages  in  length.  It  comments  in 
a  critical  way  upon  the  impressive  simplicity 
of  the  architecture,  upon  the  richness  of  design 
and  upon  the  cleverness  of  adaptation.  The 
various  features  of  the  building,  such  as  the 
entrance  halls,  the  board  of  directors'  meeting 
room  and  the  president's  office,  are  described 
and  illustrated  in  detail.  The  American  Archi- 
tect lays  particular  stress  upon  the  masterly 
way  in  which  the  building  is  laid  out.  The 
architecture  and  design,  according  to  this  pub- 
lication, have  been  worked  out  most  carefully 
without  impairing  in  any  way  proper  natural 
and  artificial  lighting,  ideal  ventilation,  and  ex- 
cellent arrangement  for  future  expansion. 


SILVERSTONE  EMPLOYES  ENLIST 

Six  Members  of  Staff  of  St.  Louis  House  Join 
the  Military  Forces — Make  Good  Use  of 
Present  Interest  in  Edison's  Work 


,  St.  Louis,  Mo.,  May  7. — The  Silverstone  Music 
Co.  appears  to  be  the  patriotic  musical  instru- 
ment organization  of  the  town.  Six  employes 
of  the  company  have  enlisted  so  far,  all  going 
into  the  Coast  Artillery.  All  were  employes 
of  the  repair  and  wholesale  department. 

Mark  Silverstone,  president  of  the  company, 
says  that  this  is  the  chief  notice  around  that 
store  that  the  war  is  on.  The  business,  he 
says,  is  making  the  usual  gains  over  previous 
years  and  the  wholesale  department  especially 
is  piling  up  totals  to  which  they  can  point 
with  pride,  so  evidently  the  out-of-town  mer- 
chants are  not  alarmed  over  the  prospect.  As 
an  evidence  that  Mr.  Silverstone  is  not  afraid 
of  the  war,  he  has  ordered  20,000  buttons  made 
with  a  picture  of  Mr.  Edison  and  a  small  flag 
in  the  center,  around  which  is  printed  "All 
Eyes  on  Edison."  This  is  in  keeping  with  some 
advertising  Mr.  Silverstone  already  has  carried 
out,  pointing  out  that  the  disc  machine  was  Mr. 
Edison's  especial  pet  until  he,  at  the  beginning 
of  the  war,  gave  up  his  own  affairs  to  aid  the 
government  in  any  way  he  could.  In  this  ad- 
vertisement Mr.  Silverstone  remarked  that  it 
was  the  hope  of  the  nation  that  Mr.  Edison 
would  find  some  way  of  stopping  the  subma- 
rines and  of  doing  many  other  things.  Supple- 
menting the  distribution  of  the  buttons  will  be 
more  of  this  advertising,  and  a  window  in  which 
Mr.  Edison's  picture  will  be  the  center,  with 
all  rays  leading  toward  him. 

Invitations  recently  printed  offering  to  the 
public  an  authoritative  "Life  of  Edison"  have 
created  quite  a  brisk  mail  demand  for  the  small 
volume,  which  is  given  away. 

Speaking  of  advertising,  Mr.  Silverstone  says 
that  he  has  reached  the  point  where  the  ad- 
vertising of  the  past  is  creating  the  advertising 
of  to-day.  He  put  in  the  street  cars  the  other 
day  a  card  reading:  "What  phonograph  do  you 
think  of  when  you  see  the  name  Silverstone?" 
On  his  next  trip  his  seat  mate  commented  on 
this  ad. 

Another  recent  advertisement  was  based  on 


the  comment  of  another  advertising  man.  It 
was  reproduced  as  handwriting  under  a  half- 
tone cut  of  Mr.  Silverstone,  and  read: 

"An  advertising  writer  said  he  didn't  under- 
stand why  prices  were  not  featured  in  my  ads. 

"My  answer  was  that  I  did  not  want  prices 
to  influence  the  purchase  of  a  New  Edison,  I 
wanted  it  to  sell  strictly  on  its  merits  as  the 
best  phonograph  in  the  world." 

Manager  Ditzell,  of  the  Famous  &  Barr  De- 
partment Store  talking  machine  department,  an- 
nounces that  on  May  1  this  department  became 
exclusively  Victor.  This  change  will  not  af- 
fect the  policy  of  expansion  that  has  been 
consistently  followed  by  this  department,  and 
which  has  become  pronounced  since  Mr.  Dit- 
zell came  from  Kansas  City  to  become  manager. 

The  most  recent  move  was  the  elimination 
of  the  recital  hall,  so  that  the  frontage  of  this 
space  could  be  turned  into  demonstration  rooms. 
This  addition  brings  the  total  number  of  rec- 
ord and  machine  demonstration  rooms  up  to 
fourteen,  in  addition  to  which  there  is  the  large 
corridor  that  formerly  was  occupied  entirely  by 
the  piano  department,  but  which  now  is  de- 
voted largely  to  the  Victrolas.  This  corridor 
or  central  aisle  frequently  is  used  for  demon- 
strations when  the  demonstration  rooms  are 
crowded. 

Mr.  Ditzell's  department  recently  was  invaded 
by  the  Red  Cross  organization,  and  a  consid- 
erable space  was  set  apart  for  the  workroom. 
A  series  of  work  tables  were  installed,  and  for 
a  couple  of  weeks  instructors  met  women  here 


and  taught  them  how  to  make  the  various  ar- 
ticles that  are  needed  for  the  Red  Cross  work. 
After  the  instruction  a  chapter  of  the  Red 
Cross  was  organized,  and  since  then  a  corps  of 
earnest  women  have  been  meeting  there  daily 
for  work.  The  store  has  entrusted  its  share  of 
the  oversight  of  this  work  to  the  talking  ma- 
chine department. 

Recently  several  recitals  have  been  given  in 
the  wide  aisle  for  the  benefit  of  the  talking  ma- 
chine prospects.  The  plan  has  been  to  obtain 
the  services  of  Victor  artists  who  may  be  in 
town,  and  to  invite  friends  and  prospects  to 
an  informal  recital  in  which  the  artist  and  rec- 
ords are  featured.  These  concerts  or  recitals 
have  been  very  informal,  but  have  been  thor- 
oughly enjoyed  by  those  present.  The  policy 
will  be  continued  from  time  to  time  as  the  op- 
portunity offers  to  present  artists  whose  rec- 
ords are  prominent  at  the  time. 

Mr.  Ditzell  reports  very  satisfactory  gains  in 
business,  and  a  splendid  average  of  single  sales. 

THE  SCHUBERT  SHOP  OPENED 

The  Schubert  Shop  has  been  opened  at  3231 
Troost  avenue,  Kansas  City,  Mo.,  under  the 
management  of  W.  H.  Ryan.  Schubert  phono- 
graphs are  being  handled  exclusively. 

There  is  no  mystery  or  secret  about  advertis- 
ing. If  you  describe  an  article  and  ask  a  cer- 
tain number  of  people  to  come  and  buy  it,  a 
per  cent,  of  them  are  pretty  sure  to  come. 


Sonoras.  Columbia. 

Every  Talking  Machine  Owner  Should  Have  One 


Every  Jobber  and  Dealer  Should  Sell  Them 

Sample  Brush  and  Price  List  Mailed 
To  Qualified  Dealers  on  Request 
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WORLD'S  CLASSIFIED  ADVERTISING 

Any  member  of  the  trade  may  forward  to  this  offie« 
a  "Situation"  advertisement  intended  for  this  Depart- 
ment to  occupy  a  space  of  four  lines,  agate  measure, 
and  it  will  be  inserted  free.  Replies  will  also  be  for- 
warded without  cost.  Additional  space  will  be  at  the 
rate  of  25c.  per  line.  If  bold  faced  type  is  desired  the 
cost  of  same  will  be  25c.  per  line.  Business  oppor- 
tunities 25c.  per  line. 

WANTED  MANAGER— For  phonograph  de- 
partment who  is  also  good  salesman  and  closer. 
Write  fully  first  letter  stating  age,  extent  of 
experience,  salary  expected,  etc.  References  will 
be  investigated.  Exceptional  opportunity  for 
right  man.  Address  El  Paso  Piano  Co.,  Est. 
1896,  El  Paso,  Texas. 

PHONOGRAPH  RECORD  MANUFAC- 
TURING  EXECUTIVE— Live  factory  manager 
familiar  with  latest  method  of  making  records 
and  necessary  machine  equipment  seeks  execu- 
tive position  where  real  ability  and  result-getting 
methods  will  secure  a  good  future.  Good  or- 
ganizer. Address  "Box  425,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York. 

RECORDING  MACHINE  FOR  SALE— 
Good  design.  .Guaranteed  to  be  in  pitch.  Ad- 
dress "Box  426,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

MECHANIC — High  grade  phonographs,  as- 
sembling and  repairing  of  all  makes  of  phono- 
graphs, wishes  good  position.  Address  "339  East 
Sixty-sixth  St.,  Apt.  7." 

PARTNER  WANTED  in  Victrola  business 
in  community  of  25,000,  Central  States.  Fine  lo- 
cation. Address  "Box  427,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York. 

FINE  LOCATION  for  first  music  store  in 
community  of  20,000  population.  None  there. 
Central  States.  Address  "Box  428,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 

WANTED— To  get  in  touch  with  an  expert 
cabinet  mill  man.  One  who  is  thoroughly  capa- 
ble of  taking  entire  charge  of  the  cabinet  manu- 
facturing department  of  large  phonograph  manu- 
facturer. We  also  want  an  expert  motor  man. 
Excellent  opportunity  in  one  of  the  most  modern 
plants  in  the  industry.  Address  "Box  429,"  care 
The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 

SALESMAN  desires  connection  with  estab- 
lished concern  manufacturing  phonographs  or 
accessories.  Can  show  successful  sales  record. 
Salary  or  commission.  Joseph  Kirch,  2363  Val- 
entine Ave.,  New  York. 

WANTED— To  purchase  Victor  record  No. 
95201.  Quintet,  Act  3,  Meistersinger,  entitled, 
"Selig  wie  die  Sonne,"  sung  by  Gadski,  Matt- 
feld,  Van  Hoose,  Journet  and  Reiss.  Communi- 
cation may  be  addressed  to  Sigmund  Klein, 
Room  K,  Odeon  Bldg.,  St.  Louis,  Mo. 

WANTED— Three  second-hand  "Unico"  or 
phonograph  booths,  size  9x12  feet,  in  mahog- 
any finish.  "The  Gift  Shop,"  Thos.  J.  Routledge, 
315  East  Water  St.,  Elmira,  New  York. 


WANTED— SALESMAN 

High  class  salesman  with  phono- 
graph experience  to  cover  Ohio,  In- 
diana and  Southern  Michigan  for 
well  known  and  advertised  line  of 
talking  machines  and  records  on  com- 
mission basis.  Liberal  proposition  for 
right  man. 

Also  Jobber  for  New  England, 
Central  South  and  Texas,  etc.  Give 
full  details  as  to  past  connections,  ref- 
erences, financial  ability,  etc.  Address 
A.  M.,  "Box  21,"  care  The  Talking 
Machine  World,  1508  Republic  Build- 
ing, Chicago,  111. 


SITUATION  WANTED— Experienced  phonograph  cabi- 
net superintendent  wishes  to  make  a  change.  Thoroughly 
familiar  with  up-to-date  methods  for  manufacturing.  Good 
executive  and  knows  how  to  get  results.  Also  first  class 
designer.  Highest  reference.  Address  "Hustler,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

SITUATION  WANTED— Awaiting  the  opportunity  to 
make  good,  collegian  (23)  unable  to  continue  studies  desires 
connection  with  concern  where  ability  and  perseverance  will 
lead  to  advancement.  Address  "Box  430,"  care  The  Talking 
Machine  World,  3-73  Fourth  Ave.,  New  York. 

LIVE  TALKING  MACHINE  SALESMAN— Man  with 
thorough  practical  experience  and  ability,  good  education, 
capable  to  manage  with  results,  familiar  with  bookkeeping 
and  up-to-date,  progressive  systems,  unquestionable  refer- 
ences, wants  work  inside  or  outside.  Address  "Result 
Getter,"  care  The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 

SITUATION  WANTED — Experienced  Victor  salesman, 
twelve  years,  repairing,  selling,  advertising,  complete  knowl- 
edge— best  selling  records — looking  for  position  in  Wiscon- 
sin. Best  of  references.  Address  "Record  87108,"  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

POSITION  WANTED  as  representative  for  State  of 
Michigan.  Popular  priced  universal  machine  preferred. 
Salarv  and  commission.  Address  "Box  431,"  care  The  Talk- 
ing Machine  World,  373  Fourth  Ave.,  New  York. 

POSITION  WANTED— Phonograph  repair  man,  five 
years'  experience,  wishes  position  for  inside  and  outside. 
Salarv  $18  per  week.  Henry  Freedman,  1354  Fifty-seventh 
St.,  Brooklyn,  New  York. 

PRACTICAL  CABINET  SUPERINTENDENT  and  de- 
signer is  seeking  to  make  a  change.  Many  years  experience 
in  phonograph  cabinet  manufacturing.  Thoroughly  com- 
petent and  knows  how  to  get  results.  Now  employed. 
Highest  references.  Young  man.  Knows  all  the  latest 
methods.  Address  "Box  401,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

POSITION  WANTED— By  young  lady.  Pleasant  per- 
sonality.  Exceptional  knowledge  of  Columbia  line,  wishes 
to  connect  with  progressive  Columbia  dealer  where  en- 
thusiasm for  line  can  be  demonstrated  l  as  valuable  sales 
assets.  Well  informed  on  musical  topics.  Understands 
advertising.  $25.00  or  salary  and  commission.  Address 
"Box  406,"  care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 

SITUATION  WANTED— Salesman  with  managerial 
duties,  competent  repairman.  Edison  Laboratory  experi- 
ence. Address  "Box  407,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

POSITION  WANTED  by  experienced  man,  seven  years 
in  the  talking  machine  business,  thoroughly  schooled  in 
salesmanship  and  with  experience  as  manager,  desires 
position  with  wholesale  or  retail  Victor  dealer.  Highest 
reference.  "Box  414,"  care  The  Talking  Machine  World, 
373  Fourth  Ave.,  New  York. 

MR.  DEALER — If  it  were  possible  to  get  in  touch  with 
a  competent  ,  manager  for  your  talking  machine  depart- 
ment— one  whose  road  and  retail  experience  has  fitted 
him  to  surcharge  such  a  department  with  energy  and  move- 
ment toward  greater  success — would  you  consider  it  worth 
while  to  request  him  to  call  upon  you  at  his  expense  for 
a  personal  interview.  Awaiting  the  opportunity  to  show 
the  right  dealer  my  credentials,  address  "Box  413,"  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


WANT 

A  New  Phonograph  Co.  wants  able  representa- 
tives for  New  England  and  Southern  States  by 
July  1st.  American  Phonograph  Co.,  Empress 
Theater  Bldg.,  Grand  Rapids,  Mich. 


WANTED 

Job  lots  of  talking  machines  and  rec- 
ords. Spot  cash  paid  for  them.  Den- 
ninger  Cycle  Co.,  Rochester,  N.  Y. 


POSITION  WANTED— By  two  experts  in  manufacture 
of  disc  records.  Thoroughly  familiar  with  latest  and  best 
method  of  recording,  electrotyping,  pressing  and  equip- 
ments. Address  "Box  378,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

SITUATION  WANTED— Experienced  piano  and  talk- 
ing machine  salesman  and  general  office  man  with  execu- 
tive ability,  desires  connection  with  reputable  distributor 
or  dealer.  Address  "Box  408,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,   New  York. 

WANTED  POSITION  as  State  of  Michi  gan  represen- 
tative for  talking  machine.  Salary  and  commission  pre- 
ferable, best  of  references.  Want  privilege  of  carrying 
side  line.  Nothing  but  universal  machines  considered. 
Will  consider  Indiana  and  Ohio.  Address  "Box  409  " 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

VICTROLA  SALESMAN  WANTS  to  make  a  change. 
Capable  of  inside  and  outside  selling.  Best  references 
Address  "Box  410,"  care  The  Talking  Machine  World, 
373  Fourth  Ave.,  New  York. 

MANUFACTURING  POSITION  wanted  by  thoroughly 
experienced  man.  Expert  in  wax  making,  electrotyping, 
thoroughly  competent,  lateral  cut  recorder,  also  hill  and 
dale  and  good  plastic  man.  One  who  has  had  special  ex- 
perience in  Europe  and  America.  Address  "Box  411," 
care  The  Talking  Machine  World.  373  Fourth  Ave.,  N.  Y. 

WANTED  DRAFTSMAN  to  design  and  supervise  con- 
struction of  phonographs.  Good  opportunity  for  right 
party.  State  age,  experience,  etc.  Address  "Box  412." 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  N.  Y. 

POSITION  WANTED — Seven  years  experience  as  sales 
correspondent,  talking  machines  and  records.  Can  pro- 
duce business.  Address  "M.  A.  11,"  care  The  Talking 
Machine  World,  220  South  State  St., 'Chicago,  111. 

POSITION  WANTED  by  expert  in  record  end  of  talk- 
ing machine  business.  Results  to  show  that  have  no  equal 
in  point  of  quality  of  tone.  Address  "Box  422,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

POSITION  WANTED— Competent  tuner,  player  and 
phonograph  repairman  would  like  to  locate  with  good  house 
in  or  out  of  town.  Al  references.  Address  "Box  423," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 

POSITION  WANTED— As  salesman,  three  years'  ex, 
perience,  capable  of  taking  charge  of  department.  Edison 
line  preferred.  Address  "Box  424,"  care  The  Talking  Ma- 
chine World,  373  Fourth  Ave.,  New  York. 

POSITION  WANTED— Young,  married  man,  of  good 
appearance,  with  long  experience  as  piano  and  sheet  music 
salesman  desires  position  with  talking  machine  house. 
Greater  New  York  or  New  Jersey.  Address  Will  R.  Has- 
kins,  932  Gates  Ave.,  Brooklyn,  New  York. 


SHELTON  ELECTRIC 
PHONOGRAPH  MOTOR 

IMMEDIATE  DELIVERIES 

We  have  increased  our  factory  facili- 
ties to  handle  the  demand  for  the 
Shelton  Electric  Motor,  and  are 
now  ready  to  make  prompt  deliveries. 

Write  for  our  Special  Agency  Proposition 

Shelton  Electric  Co. 

30  East  42nd  Street,  NEW  YORK 


Thirty  desirable  records.   You  may  not  have  all  of  these  selections 
We  will  gladly  play  any  record  for  you. 


13 


CROFT 


Those  who  use  Record  Delivery  Envelopes  KNOW  they  are 
cheaper  than  paper  and  string 

Get  the  Record  Envelopes  Bearing  New  Lists  of  Patriotic  Airs  and  Songs 

Record  Delivery  Envelopes  Long  Cabinets 

Record  Stock  Envelopes  Bagshaw  Needles 

Perfection  Record  Holders  Peerless  Locking  Plates 

Catalog  Supplement  Envelopes 

Write  for  samples  and  prices 

CLEMENT  BEECR0FT,  309  W.  Susquehanna  Avenue,  PHILADELPHIA 
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TALKING  MACHINE  MEN,  INC.,  ELECT  NEW  OFFICERS 

T.  Coughlin  Heads  Local  Organization  of  Dealers— Others  Who  Will  Fill  Prominent  Parts  in 
Administration — New  By-laws  Adopted— Jobbers  May  Hold  Office — Many  New  Members 


The  annual  meeting  and  election  of  the  Talk- 
ing Machine  Men,  Inc.,  was  held  on  Wednes- 
day, April  25,  in  the  Assembly  Room  of  the 


J.  T.  Coughlin,  President 

Merchants'  Association"  in  the  Woolworth  Build- 
ing. 

President  John  E.  Hunt  immediately  set  the 
wheels  in  motion  to  adopt  the  new  by-laws  of 
the  association  which  had  been  prepared  by  a 
committee  appointed  for  that  purpose  composed 
of   J.    T.   Coughlin,    Max    Landay    and  Irvin 


Sol  Lazurus,  Secretary 

Kurtz.  Great  progress  was  made  in  the  adop- 
tion of  the  new  by-laws  until  a  section  relative 
to  allowing  jobbers  and  distributors  to  hold  of- 
fice was  read.     This  brought  on  heated  discus- 


A.  Galuchie,  Treasurer 

sion  which  ended  in  a  vote  to  permit  jobbers 
henceforward  to  hold  office  in  the  body. 

Max  Landay,  who  has  been  in  charge  of  the 
entertainment  and  the  membership  committee, 
sent  his  regrets  upon  not  being  able  to  attend, 
but  surprised  the  entire  gathering  by  sending 
by  the  same  messenger  forty-six  new  member- 
ships for  the  coming  year,  all  being  voted  upon 
and  admitted. 

As  the  nominating  committee,  which  had  been 
appointed  sometime  ago  to  select  candidates, 


had  made  no  report,  an  emergency  committee 
was  appointed  for  the  purpose. 

Owing  to  the  fact  that  President  Hunt  had 
signified  his  intention  of  not  running  for 
the.  office  again,  the  committee  respected  his 
wishes  and  presented  the  name  of  J.  T.  Cough- 
lin, vice-president  for  New  York,  for  the  of- 
fice, and  he  was  unanimously  elected. 

Henry  Mielke  was  elected  vice-president  for 
New  York;  H.  Jaffee,  of  Hoboken,  for  New 
Jersey,  succeeding  himself,  and  A.  P.  McCoy, 
of  Waterbury,  for  Connecticut,  he  having  held 
the  office  during  the  past  year.  A  new  office 
of  financial  secretary  had  been  made  under  the 
new  by-laws,  and  W.  Berdy  was  appointed  to 


H.  Jaffee,  Vice-President  for  New  Jersey 

thanks  for  the  work  he  has  performed  in  the 
interest  of  the  association  during  the  past  two 
years.     This  led  Mr.  Hunt  to  congratulate  the 


Henry  Mielke,  Vice-President  for  New  York 

fill  the  new  position.  Sol  Lazurus,  the  faith- 
ful secretary  of  the  past  year,  was  re-elected, 
as  was  also  A.  Galuchie,  the  treasurer.  The 
office  of  secretary  will  from  now  on  carry  a 
salary  of  $150  a  year. 

Executive  committee  appointed  for  the  in- 
coming term  is  as  follows:  John  E.  Hunt, 
chairman;  Max  Landay,  Saul  Birns,  M.  H. 
Gibbons,  Irwin  Kurtz  and  Adolph  H.  Mayers. 

John  E.   Hunt  was  given  a  rising  vote  of 


A.  P.  McCoy,  Vice-President  for  Connecticut 

organization  on  the  adoption  of  the  new  by- 
laws and  on  their  selection  of  officers  for  the 
new  year. 


INCORPORATED 


The  Charleston  Edison  Phonograph  Co., 
Charleston,  S.  C,  has  been  incorporated  with  a 
capital  stock  of  $10,000.  The  officers  are  J.  V. 
Wallace,  president  and  treasurer,  and  A.  W. 
W  allace,  secretary. 


Use  Ward's  Moving  Covers 

Our  Covers  are  faced  with  Khaki,  lined 
with  a  heavy  grade  flannel,  interlined  with 
heavy  cotton  or  felt,  diagonally  and  closely 
quilted,  and  manufactured  according 
to  the  usual  superior  "Ward  —  New 
London"  quality. 


Grade  D, 

Plain 
(Carrying  Straps  Extra) 

Grade  K, 
Plain 


$5.00 

raps  Extra) 

$7.50 


BUESCHER 

10(6  EUCLID  AVE. 
CLEVELAND.  0. 


With  name  of  Machine  embroidered  on  any  cover;  extra  .25 
With  Dealer's  name  and  address,  first  cover,  extra  .  $1.00 
Same  on  additional  covers,  each;  extra  ....  50 
CARRYING  STRAPS:  No.  1,  $1;  No.  2;  $2;  No.  3,  $3.50 

Order  Sample  Cover  on  Approval,  Giving 
Name  and  Style  or  No.  of  the  Machine. 

THE  C.  E.  WARD  CO. 

(Well-Known  Lodge  Regalia  House) 
Manufacturers  Complete  Line  of  Covers 

101  William  St.  NEW  LONDON,  OHIO 
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The  Paddack  Diaphragm  has  a  sweeter  tone  than  a  mica 
diaphragm,  is  guaranteed  for  the  life  of  the  sound  box  and  requires 
no  testing.    There  are  no  seconds  in  Paddack  Diaphragms,  for 

production  in  our  plant  is  uniform.  Our  factory  facilities  provide 
for  maximum  service  to  our  trade. 

Let  us  send  you  samples  and  prices 

PADDACK  DIAPHRAGM,  Inc.,  451  Hudson  Ave.,  Brooklyn,  N.Y. 


ACTIVITY  IN  LOS  ANGELES  FIELD 

Lively  Demand  for  Patriotic  Records  and  Bet- 
ter Grades  of  Machines — Bartlett  Music  Co. 
Opens  Department — Fitzgerald  Music  Co. 
Takes  on  the  Edison  Line  Exclusively 


Los  Angeles,  Cal.,  May  7:— Although  the  ma- 
jority of  the  talking  machine  stores  and  de- 
partments in  the  city  report  a  slight  falling 
off  in  the  demand  for  machines  and  records, 
there  are  still  about  enough  orders  to  take  up 
the  volume  of  goods  that  is  being  received.  Al- 
though the  war  declaration  had  the  effect,  tem- 
porarily, in  cutting  down  the  general  machine 
and  record  demand,  the  slump  was  more  than 
offset  in  many  particulars  by  the  heavy  sales  of 
patriotic  records  which  quite  exhausted  stocks 
in  many  instances.  Then,  too,  the  sales  of 
high  priced  machines  have  kept  up  remarkably 
well,  which  means  more  money. 

The  Fitzgerald  Music  Co.  has  taken  on  the 
Edison  line  of  talking  machines,  and  hereafter 


Operaphone 
Records 


The  wonderful  thing  about  Opera- 
phone  Records  is  that  every  desirable 
feature  credited  to  the  higher  priced 
records  will  be  found  in  all  truth  to 
apply  to  the  Operaphone. 

Here  is  an  infinitely  varied  range 
of  quality  selections — vocal,  instru- 
mental and  novelty  numbers. 

Operaphone  Records  play  at  least 
as  long,  as  high  priced  10-inch  records. 

If  you  want  to  handle  records  that 
make  pleased  customers  and  that  give 
you  a  good  profit  besides — you  are 
certainly  looking  for  the  Operaphone 
proposition. 

Mail  this  coupon  today. 


Operaphone, 
Dept.  9, 

489  Fifth  Ave., 

New  York  City. 

Gentlemen : 

Send  me  the  details  of  the  Operaphone 
proposition. 


Name .  .  . 
Address . 


its  talking  machine  department  will  handle  these 
instruments  exclusively.  The  department,  how- 
ever, will  not  be  featured  to  any  great  extent 
until  after  the  removal  of  the  company  to  South 
Hill  street,  which  is  scheduled  for  about  the 
middle  of  this  month.  E.  S.  Dible,  a  well- 
known  talking  machine  salesman  and  formerly 
connected  with  the  San  Diego  branch  of  the 
Southern  California  Music  Co.,  will  have  the 
management  of  the  talking  machine  section  at 
the  new  location. 

Opens  Talking  Machine  Department 

The  Bartlett  Music  Co.,  heretofore  an  exclu- 
sive piano  and  player-piano  house,  has  taken,  the 
agency  for  the  Columbia  Grafonola,  receiving 
its  first  lot  of  the  instruments  the  first  of  this 
month.  The  new  department  is  being  specially 
advertised. 

Columbia  Representative  Marries 

L.  V.  Felger,  bookkeeper  and  city  trade  rep- 
resentative of  the  Columbia  Co.,  this  city,  was 
married  on  April  21  to  Miss  Gladys .  Cosner. 
Miss  Cosner,  the  bride,  was  previously  employed 
in  the  Columbia  talking  machine  department  of 
the  Eastern  Outfitting  Co.,  of  this  city. 

New  Dealers  Enter  Field 

Several  new  dealers  have  entered  the  field  in 
Los  Angeles  and  all  are  going  into  the  business 
on  a  large  scale,  with  large  stocks  and  beauti- 
fully furnished  departments. 

Just  at  present  the  large  demand  in  records 
is  for  patriotic  selections,  and  a  great  many  of 
the  standard  national  airs  are  out  of  stock. 

Joseph  Carter  has  taken  charge  of  the  talk- 
ing machine  department  for  the  Southern  Cali- 
fornia Music  Co.  at  Pasadena.  B.  R.  Megenity, 
former  manager,  has  opened  an  up-to-date  music 
store  in  San  Bernardino,  Cal.  Mr.  Carter  is 
a  talking  machine  man  of  wide  experience,  hav- 
ing been  traveling  salesman  for  the  Columbia 
Phonograph  Co.  and  others. 

Philip  F.  Adams  in  Redlands 

Philip  F.  Adams,  formerly  a  successful  dealer 
in  Brooklyn,  N.  Y.,  has  located  at  Redlands, 
Cal.,  having  purchased  the  stock  of  the  Deming 
Music  Co.  Mr.  Adams  is  remodeling  and  ex- 
pects to  have  an  exclusive  and  up-to-date  store 
when  alterations  are  finished. 

J.  W.  Boothe,  of  the  Barker  Music  Co.,  is 
on  a  visit  to  Eastern  points  in  the  interests 
of  the  H.  B.  motion  picture  machine,  which 
is  manufactured  by  Barker  Bros.  While  in 
the  East  Mr.  Boothe  will  make  a  visit  to  the 
Victor  and  Columbia  factories. 

Buys  Victor  Stock  in  Long  Beach 

The  Patrick  Music  Co.,  of  Long  Beach,  Cal., 
has  just  purchased  the  entire  Victor  stock  of 
D.  H.  Harthorn  &  Son,  and  will  be  exclusive 
Victor  dealers  from  now  on. 

Sibley  Pease,  of  the  Andrews  Music  Co., 
placed  an  electric  XVII  with  $100  worth  of 
records  last  week. 

Geraldine  Farrar,  the  noted  American  soprano 
and  exclusive  Victor  artist,  has  arrived  in  Los 
Angeles  to  again  enter  the  movie  field.  Miss 
Farrar  will  make  Los  Angeles  her  home  in 
the  future, 


VICTROLA  CONCERT  IN  ALLENTOWN 

Allentown,  Pa.,  May  8. — A  Victrola  concert  was 
given  last  night  by  the  Victor  department  of 
G.  C.  Ashbach,  under  the  direction  of  Mr. 
Christman,  manager  of  the  department.  This 
concert  attracted  a  large  audience  and  provided 
splendid  publicity  for  the  Ashbach  Victor  ware- 
rooms.  Mr.  Christman  has  a  number  of  valu- 
able publicity  ideas  in  mind,  and  plans  to  bring 
Alma  Gluck,  the  celebrated  operatic  soprano  and 
exclusive  Victor  artist,  to  Allentown  in  the 
near  future.  He  will  also,  give  an  Hawaiian 
concert  of  Victor  records  very  shortly. 


INCORPORATED 

A  certificate  of  incorporation  has  been  issued 
to  August  Jahn  Co.,  Inc.,  for  the  purpose  of 
making  talking  machines.  The  concern  is  capi- 
talized at  $10,000,  the  incorporators  being  August 
Jahn-/  Wm.  E.  O'Grady  and  Vincent  J.  Cag- 
liostro. 


Cleartone  Talking  Machines 


75B — Mahogany    or  Oak 


As  Large  As  Many 
$150  Talking  Ma- 
chines. 46  Inches 
High 

Write  for  our 
84  page  cata- 
logue, the  only 
one  of  its  kind  in 
America.  Illus- 
trating 33  differ- 
ent style  talking 
machine  and 
over  500  dif- 
ferent phono- 
graphic parts, 
also  gives  des- 
cription of  our 


finish.    Size  18  wide,  19  deep,   efficient  repair 


46  height.   Double  spring  motor,  j 
12-inch  turntable.    Plays  three  department. 

records  with  one  winding. 


Governor  Springs  Now  Ready  for  Delivery 

in  Any  Quantity 

To  fit  the  following  Motors: 

Victor,  Sonora,  Meisselbach,  Heineman, 
Markels,  Flemish- Lynn, 
Thomas  Mfg.  Co.,  Kirkman. 

Get  in  touch  with  us  for  anything  you 
need  in  the  talking  machine  industry 

Lucky  13  Phonograph  Co. 

3  East  12th  Street,  New  York  City,  N.  Y. 
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PRICE  MAINTENANCE  ISSUE  NOT  AFFECTED  BY  DECISION 

Says  American  Fair  Trade  League,  in  Statement  Discussing  the  Recent  Action  of  the  United 
States  Supreme  Court,  in  the  Victor-Macy  Case — Some  Conclusions  of  Interest  to  the  Trade 


The  American  Fair  Trade  League,  which  is 
advocating  passage  by  Congress  of  the  Stephens 
Standard  Price  Bill,  to  prevent  branded  and 
trademarked  merchandise  from  being  use4  as 
cut  price  leaders,  which  it  claims  deceives  and 
injures  the  public,  gave  through  its  secretary- 
treasurer,  Edmond  A.  Whittier,  a  statement  con- 
cerning the  decision  of  the  United  States  Su- 
preme Court,  by  a  divided  vote  of  6  to  3,  declar- 
ing invalid  the  so-called  patent  license  selling 
system  of  the  Victor  Talking  Machine  Co.  The 
statement  in  full  follows: 

"A  reading  of  the  full  text  of  the  decision  of 
the  United  States  Supreme  Court  in  the  Victor- 
Macy  case  proves  that  it  simply  follows  the 
precedents  of  previous  decisions  in  patent  cases 
concerning  the  right  of  patent  owners  to  con- 
trol resale  price  by  a  license  or  notice  system. 
It  does  not  involve  at  all  the  broad  general  prin- 
ciple of  contract  right  embodied  in  the  Stephens 
bill.  The  attempt  of  the  opponents  of  standard 
price  legislation  to  create  a  contrary  impres- 
sion is  not  surprising,  but  they  have  not  the 
slightest  ground  on  which  to  base  their  conten- 
tions. Throughout  the  decision  in  the  Victor- 
Macy  case,  as  well  as  the  Motion  Picture  Pat- 
ents case,  handed  down  the  same  day,  and  which 
must  be  considered  in  connection  therewith,  the 
language  of  the  court  repeatedly  and  sharply 
differentiates  between  rights  created  by  private 
contract  as  distinguished  from  those  of  the  patent 
law,  and  several  times  emphasizes  the  fact  that 
it  is  to  the  latter,  and  not  the  former,  that  the 
questions  under  consideration  in  both  cases  are 
confined. 

"Counsel  for  R.  H.  Macy  &  Co.  is  quoted  in 


ATTENTION 


....  OF  .... 


Cabinet  Manufacturers 

Lid  Supports,  Hinges,  Needle 
Cups  and   Tone  Arm  Rests 


Needle  Cups  No.  50  in  lots  of  100  $  2.00 

In  lots  of  1000    17.50 


With  Covers,  lots  of  100  $  3.00 

In  lots  of  1000    25.00 


Tone  Arm  Rests  with  green  felt  1  }i  in.  diameter 

per  100  $  3.00 

In  lots  of  1000    25.00 

Write  for  samples  and  prices. 

Favorite  Talking  Machine 
Accessory  Co. 


38  BROADWAY 


NEW  YORK 


the  newspapers  as  saying:  'It  is  a  significant 
fact  that  Judge  Brandeis,  who  appeared  in  favor 
of  the  Stephens  bill,  is  one  of  the  majority  who 
now  hold  that  the  Victor  system  of  licenses  is 
unenforceable.'  Our  opponents  must  be  sorely 
in  need  of  comfort  when- they  attempt  to  seek 
it  by  such  perverse  implications.  It  is  a  signifi- 
cant fact  that  Judge  Brandeis,  who  appeared  in 
favor  of  the  Stephens  bill,  is  one  of  the  majority 
who  now  hold  that  the  Victor  system  is  unen- 
forceable, but  it  is  only  significant  of  Judge 
Brandeis'  consistency  with  his  position  from  the 
start.  In  a  few  words,  his  position  has  always 
appeared  to  be  that  he  opposes  extension  of 
patent  rights  as  unnecessarily  strengthening  an 
actual  monopoly  and  that  he  favors  legislation 
legalizing  freedom  of  contract  along  the  lines 
of  the  Stephens  Standard  Price  Bill,  which  con- 
tains the  following  stringent  provisions:  'Such 
vendor  shall  not  have  any  monopoly  or  control 
of  the  market  for  articles  belonging  to  the  same 
general  class  of  merchandise  as  such  article  or 
articles  of  commerce  as  shall  be  covered  by  such 
contract  of  sale;  nor  shall  such  vendor  be  a 
party  to  any  agreement,  combination,  or  under- 
standing with  any  competitor  in  the  production, 
manufacture,  or  sale  of  any  merchandise  in  the 
same  general  class  in  regard  to  the  price  at 
which  the  same  shall  be  sold  either  to  dealers 
at  wholesale  or  retail  or  the  public' 

."Justice  Brandeis  has  always  based  his  advo- 
cacy of  standard  price  legislation  upon  the  pub- 
lic's need  of  protection  against  cut  throat  com- 
petition, which,  as  he  has  repeatedly  pointed  out, 
is  the  chief  weapon  of  monopoly.  Attempts  to 
create  the  impression  that  Justice  Brandeis' 
agreement  with  the  majority  of  the  Supreme 
Court  on  questions  concerning  a  patent  right 
monopoly  indicates  a  change  of  attitude  on  the 
standard  price  question,  fail  to  recognize  the 
logical  consistency  between  his  past  utterances 
and  the  view  expressed  in  his  patent  decision." 


TO  EXHIBIT  AT  MUSIC  SHOW 


Melophone   Talking   Machine   Co.  to  Feature 
New  Type  Motor  and  a  Portable  Machine 


The  Melophone  Talking  Machine  Co.,  Inc., 
announce  that  during  the  National  Music  Week 
to  be  held  in  Chicago,  May  19-26,  they  will 
have  an  exhibit  of  their  products  in  Booth  45 
in  the  Coliseum.  The  featured  displays  will 
be  the  new  Melophone  motor,  which  has  never 
before  been  exhibited,  and  which  carries  some 
entirely  new  ideas  in  the  manufacture  of  motors, 
including  a  new  governor  without  springs.  The 
Melophone  portable  talking  machine  will  also 
be  shown,  being  announced  as  a  portable,  light, 
compact  and  convenient  instrument.  Among 
the  Melophone  officials  who  will  attend  will  be 
F.  B.  Guarnier,  general  manager;  F.  D.  Bennett, 
factory  manager,  and  L.  M.  Heyman,  of  the 
Chicago  office  of  the  concern. 

Mr.  Guarnier  announces  that  space  in  the 
booth  will  also  be  used  to  enlist  Western  talk- 
ing machine  men  in  the  Phonograph  Chamber 
of  Commerce,  an  association  of  phonograph  and 
supply  manufacturers  recently  organized  in  New 
York  City,  and  of  which  he  is  secretary. 


NEW  PAROQUETTE  CO.  ATTACHMENT 

The  Paroquette  Record  Mfg.  Co.,  New  York, 
manufacturer  of  Par-O-Ket  records,  has  just  per- 
fected a  simple  attachment  which,  it  states,  will 
practically  change  machines  playing  only  lateral 
cut  records  into  a  universal  tone  arm'  machine. 
The  company  expects  to  place  this  attachment 
on  the  market  very  shortly  and  reports  an  im- 
mense advanced  demand  for  this  product.  It  is 
also  selling  large  quantities  of  the  smaller 
cheaper  attachment  which  it  perfected  some  time 
ago  for  use  in  connection  with  Par-O-Ket 
records. 


E.  M.  Bond  has  opened  the  Grafonola  Shop 
in  Nashville,  Tenn. 


ORIOLA 

yfr  Quality 


Machine  De  Luxe 

Beautiful  MahoganyCabinet,  same  finish 
inside  as  outside.  50  inches  high, 
24)4  wide,  24'/z  deep.  High-grade, 
double-spring,  worm-gear  motor,  noise- 
less winding  and  running.  Universal 
tone-arm,  playing  all  records  without 
an  ottachment. 


This  is  another  of  our  new 
types,  ranging  in  price  from 
$25  to  $200  list.  Write  for 
catalog  and  discounts. 


We  can  furnish 

MOTORS, 
TONE-ARMS, 
SOUND-BOXES, 
CABINETS,  etc. 

and  can  also  assemble 
complete  machines. 


Metropolis 
Sales  Company 

27  Union  Square 
NEW  YORK  CITY 
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CAN  SUPPLY  POLISHED  OAK  CABINETS 


Victor  Co.  Announces  Rearrangement  of  Fa- 
cilities to  TUat  End 


The  Victor  Talking .  Machine  Co.  recently 
sent  out  the  following  letter  to  its  dealers  re- 
garding cabinets  in  golden  oak  finish: 

"Under  date  of  February  19,  we  wrote  urging 
that  you  make  use  of  the  flat  or  waxed  golden 
oak  finish  rather  than  the  polished  golden  oak 
finish  wherever  possible,  and  many  of  our  dis- 
tributors changed  their  orders  to  read  'flat'  fin- 
ish rather  than  polished  finish. 

"Since  that  time,  conditions  in  our  factory 
have  changed,  so  that  we  think  we  shall  be 
able,  from  this  time  on,  to  turn  out  about  65 
per  cent,  of  our  oak  cabinets  in  the  polished 
finish,  and  about  35  per  cent,  of  the  cabinets  in 
the  flat  finish. 

"We  therefore  suggest  that  you  arrange  your 
orders  with  your  distributors  for  golden  oak  fin- 
ishes on  about  this  basis." 


The 


VICSONIA 


is  here  to  stay 

• 

It  has  proved  its  ability 
to  reproduce  perfectly 
Edison  and  other  "hill 
and  dale"  records  to 
the  satisfaction  of  the 
most  critical  music 
lover. 

Convince  Yourself 
That  Our  Claims 
are  Fully  Justified 

We  will  send  a  sample 

VICSONIA 

to  any  dealer  upon  re- 
ceipt of  $3.50.  Try  it 
and  if  you  are  not  satis- 
fied, return  it  within  ten 
days,  in  good  condition, 
and  we  will  prompt- 
ly refund  your  money. 

VICSONIA  MFG.  CO.,  Inc. 

313  EAST  134th  STREET,  NEW  YORK 


A  New  Proposition  to  Dealers 
and  State  Distributers 


ON  THE 

fcliUBEPT 

*J  -the  maaanetic  ,  ^ 

PHONO(jJ^APH 

A  Phonograph  That  Has  No  Competition 

Th~  SCHUBERT  reproduces  with  a  faithfulness 
and  a  perfection  never  before  thought  possible. 

A  phonograph  that  has  all  the  accessories  of  other  high 
quality  machines  and,  in  addition, 

Important  New  Features 

chief  of  which  is  the  SCHUBERT  MAGNETIC  SOUND  BOX 

Retail  Prices  $60  to  $200 

Information  on  request — write  promptly  so  that  we  can  make  early  plans  together 

THE  BELL  TALKING  MACHINE  CORPORATION 

Offices  and  Show  Rooms,  44  W.  37th  St.,  New  York 
Factory,  1-7  West  139th  St.,  Corner  5th  Avenue 


"UNCLE  SAM  AND  KAISER  BILL" 


NEW  QUARTET  ON  VICTOR  RECORD 


National  Toy  Co.  Put  Clever  New  Novelty  on     Mischa   Elman   Quartet  Represented  in  May 
the  Market — Should  Prove  Timely  Feature  Supplement  Issued  by  Victor  Co. 


Taking  quick  advantage  of  the  present  inter- 
national situation,  the  National  Toy  Co.,  Bos- 
ton, Mass.,  whose  novelty  toys  for  use  on  talk- 
ing machines,  namely,  Ragtime  Rastus  and  the 
Boxers,  have  proven  decidedly  succesesful,  have 


In  sending  out  the  May  record  supplement, 
the  Victor  Talking  Machine  Co.  calls  particular 
attention  to  the  first  record  by  the  Elman 
String  Quartet,  they  playing  "The  Emperor 
Quartet"  by  Haydn.  In  addition  to  Mischa 
Elman,  the  quartet  includes  Adolf  Bak,  second 
violin;  Karl  Rissland,  viola,  and  Rudolph  Nagel, 
violoncello,  the  three  being  members  of  the 
Boston  Symphony  Orchestra.  The  supplement 
is  full  of  other  good  things  that  make  it  hard 
to  select  the  record  that  is  most  worthy  of 
comment. 


TO  HANDLE  LINE  OF  SUPPLIES 


Uncle  Sam  and  Kaiser  Bill 

just  placed  on  the  market  a  new  working  toy  of 
the  same  type  entitled  "Uncle  Sam  and  Kaiser 
Bill."  The  toy  consists  of  a  figure  of  the  Kaiser 
holding  a  U-boat,  with  a  figuer  of  Uncle  Sam 
immediately  behind  him.  When  the  toy  is 
placed  in  proper  position  on  the  spindle  of  the 
talking  machine  and  set  in  operation,  Uncle 
Sam  is  shown  vigorously  kicking  the  Kaiser, 
at  the  same  time  boxing  his  ears.  A  view  of 
this  latest  novelty  is  shown  herewith. 

It  is  claimed  by  the  manufacturers  that 
"Uncle  Sam  and  Kaiser  Bill"  should  assist  the 
talking  machine  dealer  materially  in  pushing  the 
sale  of  patriotic  records. 


The  Metropolis  Sales  Co.,  New  York,  has 
made  arrangements  with  several  prominent 
manufacturers  whereby  it  will  handle  a  com- 
plete line  of  high-grade  cabinets,  motors,  tone 
arms,  sound  boxes,  etc.  It  has  opened  up  a 
number  of  accounts  with  responsible  concerns, 
who  have  placed  large  orders  for  cabinets  and 
parts. 

The  company  has  also  been  very  successful 
with  its  line  of  Oriola  phonographs,  and  quite 
a  number  of  dealers  are  now  handling  this 
machine,  which  is  manufactured  in  a  number 
of  styles  and  finishes  and  is  meeting  with  a 
rapidly  increasing  demand. 


DISPLAY  STAND  HELPS  SALES 


The  Progressive  Phonographic  Supply  Co., 
New  York,  sole  distributor  for  Wall  Kane 
needles,  has  experienced  a  phenomenal  demand 
for  this  needle  which  has  kept  the  factory  work- 
ing day  and  night.  The  company  has  received 
many  letters  from  the  dealers  throughout  the 
country  stating  that  its  "Silent  Salesman"  dis- 
play stand  has  been  an  important  factor  in  the 
sale  of  Wall  Kane  needles,  acting  as  a  power- 
ful sales  stimulant. 


The  Wurlitzer  Piano  Co.,  1019  Chestnut  street, 
Philadelphia,  Pa.,  have  made  plans  for  altera- 
tions to  their  present  quarters  to  cost  in  the 
neighborhood  of  $2,000. 


Domestic  Transfers 


OF 

Guaranteed  Quality 

We  own  and  operate  the  largest, 
most  complete  and  best  equip- 
ped Decalcomanie  factory  in 
the  United  States. 

OUR  ART  DEPARTMENT  CREATES 

ORIGINAL  DESIGNS 
Write  us  for  samples  and  prices 

PALM,  FECHTELER  &  CO. 

67  Filth  Avenue.  New  York 
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TRADE  IS  BRISK_  IN  ST.  LOUIS 

Most  Gratifying  Reports  Made  Despite  Unfavor- 
able Weather — Program  of  Artophone  Co.  

Koerber-Brenner  in  New  Building  Soon 


St.  Louis,  Mo.,  May  8.— The  wholesale  trade 
has  been  especially  brisk  during  April  in  the 
talking  machine  line  and  May  has  started  ex- 
ceedingly well,  according  to  all  reports.  The 
retail  trade  has  made  the  usual  gains  over  the 
year  previous.  According  to  C.  R.  Salmon, 
wholesale  manager  at  the  Columbia,  April  was 
the  best  month  for  his  department  in  the  his- 
tory of  the  store,  excepting  last  December. 
Others  did  not  put  the  statement  in  this  con- 
cise language,  but  all  jobbers  avowed  that  the 
records  were  excellent  and  were  limited  chiefly 
by  ability  to  handle  the  business.  In  the  re- 
tail trade  the  month  has  compared  well  with 
previous  Aprils,  the  gains  being  satisfactory. 
The  feature  of  the  record  sales  has  been  the 
demand  for  patriotic  records.  This  has  applied 
to  all  stores,  regardless  of  the  class  of  trade. 
There  has  been  very  little  advertising  of  pa- 
triotic records  because  of  the  heavy  sales,  deal- 
ers not  being  able  to  accumulate  stock  and  being 
fearful  of  increasing  their  advertising. 

Robert  Cone,  of  the  Artophone  Co.,  said  that 
his  company  had  been  able  to  speed  up  pro- 
duction and  catch  up  to  an  extent  with  orders 
that  had  been  troubling  them  for  a  long  time. 
He  laughed  at  the  idea  that  he  was  at  all  wor- 
ried about  such  a  situation  and  declared  that 
orders  were  the  easiest  items  to  accumulate. 
The  Artophone  Co.  recently  has  been  decorat- 
ing the  show  windows  with  announcements  of 
Emerson  records,  the  first  record  advertising 
of  any  sort  done  by  this  company. 

The  weather  has  been  somewhat  against 
spring  trade,  as  it  has  not  been  at  all  favor- 
able to  house  cleaning  and  spring  shopping  has 
been  delayed.  But  the  response  to  the  usual 
announcements  of  May  records  was  considered 
satisfactory  by  the  downtown  stores.  Val  Reis, 
of  the  Smith-Reis  Piano  Co.,  said  that  the  Vic- 
trola   department  of  that  store  had  obtained 


Anytone  Needles 

PLAY  LOUD,  MEDIUM,  SOFT 

ALL  WITH  ONE  NEEDLE— PLAYS  MANY  TIMES  WITHOUT  CHANGING 
EXCLUSIVE  DISTRIBUTORS  WANTED 

ANYTONE  NEEDLE  CO.,  18  NEW  STREET,  NEWARK,  N.  J. 


excellent  results  from  recent  advertising.  E.  A. 
Kieselhorst,  of  the  Kieselhorst  Piano  Co.,  de- 
clares that  he  already  is  taking  an  optimistic 
view  of  the  next  Christmas  order  and  that  he 
is  going  to  place  this  order  in  time  so  that 
the  factory  cannot  say  a  single  word. 

No  reports  have  come  this  month  from  the 
Talking  Machine  Dealers'  Association  and  in- 
quiry developed  that  there  had  been  no  meet- 
ing. One  dealer,  on  being  questioned,  remarked: 
"I  am  exceedingly  sorry  to  say  there  has  been 
no  meeting.  The  last  meetings  were  not  as 
well  attended  as  they  should  have  been  and 
were  more  or  less  unsatisfactory.  Our  ef- 
forts to  untangle  the  misunderstandings  that 
have  arisen  over  our  resolution  setting  forth 
terms  under  which  machines  should  be  sold 
did  not  get  any  place.  This  discussion  should 
have  been  continued  until  we  all  understood  the 
terms  alike.  I  have  been  afraid  that  to  delay 
meeting  at  present  might  mean  that  the  Asso- 
ciation would  wither  away,  as  other  efforts-  of 
that  kind  have,  which  would  be  exceedingly 
unfortunate." 

As  is  the  case  with  most  building  efforts  these 
strenuous  times  the  Koerber-Brenner  Music  Co. 
has  been  forced  to  delay  their  removal  to  the 
new  commodious  quarters  in  the  city's  whole- 
sale row.  They  expect  to  get  into  the  new 
store  by  May  15  instead  of  May  1. 

R.  R.  Connors,  a  former  Columbia  man,  but 
recently  identified  with  the  Pathe  staff,  has  re- 
turned to  the  Columbia  retail  department. 

L.  Nachman,  the  field  organizer  for  the  Edi- 
son disc  machine,  working  with  the  Silverstone 


Music  Co.,  reports  a  very  unusual  meeting  at 
Flat  River,  Mo.,  where  he  gave  a  recital  to  400 
in  the  high  school  and  made  an  address  on 
the  machine. 

The  May-Stern  Furniture  Co.,  one  of  the 
heavy  distributors  of  Columbia  machines,  used 
talking  machine  records  and  player  music  rolls 
quite  effectively  in  building  a  battleship  for  win- 
dow display.  On  the  last  day  of  April  this  firm 
suffered  the  loss  of  half  a  dozen  plate  glass  in 
show  windows,  which  were  blown  in  during  a 
sudden  windstorm  at  about  closing  time. 

There  is  a  very  cheerful  air  about  the  Vocalion 
department  at  Aeolian  Hall.  Manager  Gut- 
tenberger  reports  satisfactory  gains  month  by 
month  over  a  year  ago  and  previous  years, 
and  that  the  average  of  single  sales  is  running 
very  high.  .  The  chief  complaint  is  that  very 
often  machine  customers  come  in  such  num- 
bers that  there  are  not  accommodations  for  all. 

The  Aeolian  Hall  is  continuing  its  rather  ex- 
tensive advertising  campaign,  and  according  to 
Mr.  Guttenberger  has  been  supplementing  the 
open  publicity  work  with  a  series  of  monthly 
letters,  which  are  called  first  aids  to  salesmen. 
These  letters  were  designed  to  overcome  the 
handicap  put  on  salesmen  who  -were  calling  on 
prospects  who  had  not  yet  been  fully  intro- 
duced to  the  Vocalion.  The  results,  according 
to  all  accounts,  have  been  excellent.  The  men 
report  that  it  is  much  easier  to  gain  entrance 
after  one  or  more  of  these  letters  have  been 
read  than  before.  A  recent  one  of  these  letters 
follows,  each  is  personally  addressed  and 
signed,  so  that  it  becomes  an  individual  letter. 


Investigate  the 

C7X 


The  Phonograph  with   unusual  selling 
points. 

The  Record  that  is  growing  great  in  pop- 
ularity— that  is  played  with  a  genuine  polished 
sapphire  ball. 

The  line  that  yields  the  retailer  a  good 
margin  of  profit. 

Nearly  Ten  Tons  of  Records  Just  Received 

Our  stock  of  Pathe  Pathephones  and  Records  is  large  and  complete — 
we  can  supply  you  promptly. 

Successful  merchants  in  Michigan  and  adjoining  territory  are  invited  to 
write  for  booklet  which  tells  why  Pathe  Phonographs  and  Records  are 
becoming  more  popular  every  day. 


PHONOGRAPH  DEPT. 


Established 
in  1819 


^iriamsffiqyis%o 

DETROIT 

Only  Pathe  Distributor  in  Michigan 


Established 
in  1819 
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TALKING  MACHINE  MEN,  INC.,  HOLD  ANNUAL  DINNER 

Over  Two  Hundred  Guests  Attend  Affair  Held  at  Hotel  McAlpin  on  Evening  of  April  17 — Henry 
C.  Brown,  L.  C.  Wiswell,  Marion  Dorian  and  Other  Prominent  Members  of  Trade  Among 
Speakers — Opportunities  of  the  Business  Emphasized — Patriotism  Finds  A  Place 


The  Talking  Machine  Men,  Inc.,  the  local  or- 
ganization of  talking  machine  retailers  and  job- 
bers, again  proved  that  it  was  a  live  and  growing 
organization  by  attracting  a  crowd  of  over  200 
diners  to  the  annual  dinner  of  the  association 
held  in  the  ballroom  of  the  Hotel  McAlpin  on 
Tuesday  evening,  April  17.  Not  only  was 
the  New  York  trade  well  represented,  but  there 
were  also  numerous  guests  from  Connecticut, 
New  Jersey  and  other  nearby  States,  who  par- 
ticipated in  the  festivities.  The  fair  sex  was 
also  present  in  considerable  numbers  to  add  to 
the  social  character  of  the  dinner,  and  to  pro- 
vide the  necessary  partners  for  the  dancing  that 
followed. 

The  dinner  proper  proceeded  with  but  little 
delay,  and  was  followed  by  what  has  been  aptly 
termed  "The  Feast  of  Reason  and  the  Flow  of 


in  the  past,  and  will  be  more  glorious  in  the 
future,"  he  said. 

In  bringing  his  address  to  a  close  Mr.  Brown 
told  the  Talking  Machine  Men  that  they  could 
not  go  too  far  in  giving  service,  and  illustrated 
his  point  by  declaring  that  during  November  of 
last  year  the  Victor  Talking  Machine  Co.  appro- 
priated approximately  $500,000  in  special  adver- 
tising to  bring  additional  trade  to  the  dealer's 
store,  despite  the  fact  that  the  factory  itself 
was  then  far  behind  on  orders.  "We  spent  that 
money,"  said  Mr.  Brown,  "with  a  full  knowl- 
edge that  so  far  as  the  factory  is  concerned  we 
could  not  take  in  an  additional  nickel,  as  a  re- 
sult of  the  demand  that  we  created.  That  is  our 
idea  of  service."  He  also  stated  that  the  Vic- 
tor advertising  appropriation  was  constantly  be- 
ing increased,  and  that  a  half  million  dollars 


a  distinctly  poetic  mind  by  reciting  several 
passages  that  referred  to  the  subject  of  "Serv- 
ice." Mr.  Wiswell  made  the  excellent  point 
that  in  the  talking  machine  business,  as  in  every 
other  line  of  industry,  profit  and  service  were 
linked  together.  "The  reason  that  more  talking 
machine  dealers  do  not  make  a  big  success  of 
their  business,"  declared  Mr.  Wiswell,  "is  that 
they  are  too  anxious  to  make  profits  without 
being  willing  to  study  and  give  the  service  nec- 
essary to  insure  such  profits.  There  is  no  ac- 
tion without  a  reaction.  You  cannot  get  some- 
thing for  nothing,  and  it  follows  that  profits 
cannot  be  realized  unless  there  is  something 
given  by  the  dealer  beyond  plain  goods." 

To  erect  a  substantial  building  that  will  last, 
declared  Mr.  Wiswell,  the  foundation  must  be 
on  bed  rock.  The  same  rule  applies  in  busi- 
ness where  the  bed  rock  is  represented  by  serv- 
ice that  will  bring  trade  to  the  house  and  keep 
it  there.  The  cause  and  effect  of  science  ap- 
plies with  equal  force  to  the  talking  machine 
business,  he  said,  and  the  biblical  quotation,  "As 


Annual  Dinner 

Soul,"  in  which  several  prominent  lights  in  the 
trade  participated  and  gave  those  present  some 
fresh  ideas  regarding  the  importance  of  the  in- 
dustry and  of  the  opportunities  that  have  been 
theirs,  and  will  be  theirs  in  the  future.  The 
entertainment  program  was  under  the  direction 
of  John  E.  Hunt,  president  of  the  Talking  Ma- 
chine Men,  Inc.,  who  presided  as  toastmaster. 
Henry  C.  Brown's  Live  Address 

The  first  speaker  was  Henry  C.  Brown,  as- 
sistant to  the  general  manager  of  the  Victor 
Talking  Machine  Co.,  who  in  his  address  drew 
a  glowing  picture  of  the  development  of  the  talk- 
ing machine  business  and  emphasized  the  fact 
that  it  was  a  business  built  upon  a  most  solid 
foundation.  He  pointed  out  the  fact  that  the 
demand  for  both  machines  and  records  constant- 
ly kept  ahead  of  the  facilities  of  the  factories  to 
produce,  despite  the  fact  that  additions  to  the 
plant  were  being  built  at  short  intervals,  and 
that  in  one  department  alone,  the  cabinet  fac- 
tory, 6,000  employes  are  constantly  at  work  mak- 
ing cases  for  machines. 

Mr.  Brown  also  remarked  that,  in  the  case  of 
many  business  men,  prosperity  brought  with  it 
an  overwhelming  desire  for'  more  prosperity, 
and  that  this  condition  was  largely  responsible 
for  dishonest  advertising  that  cropped  up  in  the 
trade  at  various  times,  and  that  in  doing  busi- 
ness in  a  business-like  way  was  to  be  found  the 
only  system  for  permanent  success.  "The  his- 
tory of  the  talking  machine  has  been  glorious 


of  Talking  Machine  Men,  Inc.,  at  Hotel  McAlpin, 

had  been  added  to  the  appropriation  in  1917. 

Mr.  Brown  extended  a  cordial  invitation  to 
dealers  in  the  New  York  territory  to  visit  and 
inspect  the  factory  at  Camden,  to  better  under- 
stand the  product  they  are  handling. 

L.  C.  Wiswell  Talks  on  "Service" 

The  next  speaker  was  Leslie  C.  Wiswell, 
manager  of  the  talking  machine  department  of 


John  E.  Hunt,  President  and  Toastmaster 

Lyon  &  Healy,  Chicago,  and  one  of  the  leading 
figures  in  the  talking  machine  circles  in  the 
West,  who,  in  his  preliminary  remarks,  showed 


April  17,  1917 

ye  sow  so  shall  ye  reap,"  was  to  be  accepted  as 
a  genuine  law  of  modern  business. 

Marion  Dorian  Tells  of  War's  Effect 

Marion  Dorian,  chief  auditor  of  the  Columbia 
Graphophone  Co.,  who  next  addressed  the 
diners,  brightened  the  occasion  with  witty  and 
humorous  remarks  and  also  brought  to  the 
gathering  the  greetings  of  Francis  S.  Whitten, 
the  new  president,  of  the  Columbia  Co.,  under 
whose  efficient  regime  much  further  develop- 
ment is  to  be  expected. 

Mr.  Dorian  emphasized  the  fact  that  although 
Columbia  business  was  growing  rapidly,  Colum- 
bia service  is  being  developed  at  a  pace  that 
enabled  it  to  keep  in  sight  of  demands  and  that 
goods  were  being  delivered  with  greater  regu- 
larity than  ever  before,  with  plans  being  made 
to  take  care  of  future  requirements. 

The  most  interesting  part  of  Mr.  Dorian's  ad- 
dress was  that  referring  to  the  experience  of  the 
Columbia  Co.  under  war  conditions  in  England 
and  in  Canada,  where  the  company-  are  main- 
taining factories.  In  both  countries,  declared 
Mr.  Dorian,  the  business  had  shown  marked 
increase  during  the  period  of  the  war  and  de- 
spite the  scarcity  of  men  and  materials  the  com- 
pany had  been  enabled  to  hold  more  than  its 
own  in  a  trade  sense  as  compared  with  records 
of  years  before  the  outbreak  of  hostilities.  "The 
talking  machine  to-day  is  generally  recognized 
as  an  indispensable,  highly  prized  and  loved  ad- 
junct to  national  life,  for  the  important  part  it 
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INVISIBLE  HINGES 

Emphasize  Beautiful  Wood  Finishes 

So  many  talking  machine  Cabinets  are  designed  with  a  disguise  of  the  instrument  as  their 
chief  feature  that  invisible  hinges  are  of  special  importance. 

Ordinary  hinges  may  be  made  inconspicuous,  but  the  fact  that  they  cannot  be  completely 
hidden  by  any  ingenuity  mars  every  cabinet  on  which  they  are  used. 

I once |  Invisible  Hinges  preserve  the  beauty  of  well-designed  and  finely  finished 

11  TALKING  MACHINES       MUSIC  CABINETS 

PIANOS       PLAYER  PIANOS  AND  BENCHES 

They  are  made  in  numerous  sizes  for  these  particular  purposes.  They  are  simple,  strong  and 
durable,  easy  to  install  and  are  an  improvement  on  any  class  of  cabinet  work. 

We  will  be  pleased  to  send  you  our  new  illustrated  booklet  "T" 

SOSS  MANUFACTURING  COMPANY 

435-443  ATLANTIC  AVE.  BROOKLYN,  N.  Y. 

LOS  ANGELES.  Central  Bldg.)        Branch        J  SAN  FRANCISCO  164  Hansford  Bldg. 
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Canadian  Representatives — J.  E.  Beauchamp  &  Co.,  Montreal,  Can. 


plays  in  entertaining,  amusing  and  instructing 
the  public.  Its  survival  and  even  progress  in 
time  of  national  stress  has  emphasized  this  fact," 
he  said.  In  bringing  his  talk  to  a  close  Mr. 
Dorian  drew  an  effective  word  picture  of  the 
world  peace  that  was  to  come. 

With  this  country  engaged  in  the  war  and  the 
uncertainty  of  the  effect  of  the  war  on  the  in- 
dustries, the  experiences  of  the  Columbia  Co. 
in  countries  that  have  been  in  the  conflict  since 
the  beginning  serve  to  lend  encouragement  to 
those  engaged  in  the  talking  machine  line  here. 
James  T.  Coughlin  Urges  Co-operation 

James  T.  Coughlin,  vice-president  of  the  Talk- 
ing Machine  Men,  Inc.,  made  one  of  the  best 
speeches  of  the  evening  on  the  subject  of  "Or- 
ganization and  Co-operation."  It  aroused  much 
enthusiasm  and  praise. 

He  said:  "Genuine  prosperity  does  not  rest 
on  any  immoral  foundation  of  trickery  and  sharp 
practice,  but  on  the  solid  basis  of  correct  prin- 
ciples of  co-operation.  Co-operation  and  indus- 
trial organization  are  important  questions  before 
the  standard  business  men  of  this  country  to- 
day. They  are  vital  to  the  business  health  and 
strength  of  this  nation. 

"We  believe  that  the  aim  of  the  best  brains  in 
the  talking  machine  industry  is  to  serve  and  to 
please  the  public.  For  that  reason  this  organi- 
zation has  taken  a  positive  stand  against  the 
debasing  influence  of  the  price-cutting  expert 
and  the  injurious,  misleading,  dishonest  adver- 
tising, which  is  as  detrimental  to  trade  as  is 
price  cutting. 

"For  that  reason  every  one-price  house  in  the 
talking  machine  trade  should  appreciate  the 
vigorous  effort  which  the  Victor  Co.  and  other 
manufacturers  of  high  grade  machines  are  mak- 
ing to  maintain  one  price  to  all  the  purchasing 
public  and  to  protect  their  good  names  for  fair 
dealing  and  their  products. 

"That  in  itself  should  lead  to  genuine  co- 
operation, loyalty,  harmony  and  courtesy,  which 
constitute  the  golden  rule  in  trade  and  will  pay 
better  dividends  than  price  cutting,  enmity, 
jealousy  and  contention,  which  too  often  exist 
to  the  disadvantage  of  trade. 

"In  every  age  some  men  have  carried  the  torch 
of  progress  and  have  handed  it  down  to  others. 
It  has  thus  been  carried  through  all  the  dark 
ages  of  barbarism.  Had  it  not  been  for  inven- 
tors we  should  be  naked  and  uncivilized  to-day, 
with  pictures  of  wild  animals  tattooed  on  our 
skins.  Gutenberg,  who  gave  the  movable  types 
to  the  human  race,  gave  it  a  weapon  more 
powerful  than  cannon  or  submarine.  He  gave 
to  the  people  the  power  to  think  and  to  be- 
queath to  the  future  the  richness  of  their  brains, 
the  wealth  of  their  souls. 

"There  is  a  bill  pending  in  Congress  known 
as  the  Stephens  Bill.  The  object  of  it  is  to  in- 
spire inventors  and  benefactors  of  the  human 
race,  and  to  compensate  them  for  their  service 
to  humanity.  We  are  informed  that  some  Co^ 
gressmen  are  more  solicitous  for  the  price-cut- 
ting expert,  who  is  a  demoralizer  of  trade  and 


a  detriment  to  inventors,  than  they  are  for  the 
inventors  and  benefactors. 

"The  man  who  invented  the  banjo  was  a  bene- 
factor and  producer.  He  did  riiore  for  the  hu- 
man race  than  did  a  half  dozen  of  the  famous 
consuming  kings  and  rulers. 

"In  talking  machine  music  the  charm  for 
humanity  lies  in  the  vastness  of  its  appeals. 
Every  one  who  is  loyal  to  the  talking  machine 
trade  is  a  producer  of  good;  because  every 
machine  sold  means  the  introduction  of  har- 
mony, happiness,  humor  and  wit  into  the  family 
circle. 

"Now,  if  we  men  in  our  trade  will  act  in  the 
spirit  of  brotherly  co-operation,  then  our  work 


Max  Landay 

will  be  inspiring.  Sharp  practice,  which  brings 
a  large  financial  or  unfair  business  advantage, 
seems  great  to  men  who  are  narrow  in  spirit; 
but  greater  is  the  spiritual  mind  which  exults 
in  good  to  all  mankind. 

"In  conclusion  it  is  fitting  and  proper  to  say 
that  we  appreciate  the  valuable  assistance  and 
encouragement  given  us  by  the  trade  papers,  in 
developing  helpful,  scientific  co-operation.  Some 
of  us  can  recall  the  words  of  wisdom  and  en- 
couragement delivered  at  our  1915  banquet  by 
that  grand  soul  who  has  passed  from  earth  and 
who  has  left  a  career  so  rich  in  accomplishment 
and  endeavor  that  his  friends  and  family  can 
feel  justly  proud.  If  every  one  for  whom  he 
had  done  an  act  of  kindness  had  brought  a 
blossom  to  his  grave,  Colonel  Edward  Lyman 
Bill  jwould  to-night  sleep  beneath  a  wilderness 
of  flowers." 

Max  Landay's  Address 

The  speaking  was  brought  to  a  close  by  Max 
Landay,  chairman  of  the  Membership  Com- 
mittee of  the  Talking  Machine  Men,  Inc.,  who 
urged  that  every  member  put  forth  special  effort 


to  increase  the  membership  roll  and  stated  that 
intensive  work  during  the  past  three  weeks  had 
resulted  in  a  membership  increase  of  practically 
SO  per  cent.  The  members  of  the  association 
cannot  depend  on  a  half  dozen  officers  to  keep 
things  going,  declared  Mr.  Landay,  but  every- 
one must  bear  their  share  of  the  work  as  a  part 
of  the  organization.  The  only  way  to  get  re- 
sults is  to  work  hard.  The  man  who  waits  for 
something  to  turn  up  is  looking  at  his  toes. 
Good  Music  a  Feature 

A  patriotic  and  musical  touch  was  given  the 
program  by  the  singing  of  "The  Star  Spangled 
Banner"  before  the  dinner  and  of  "America" 
at  its  close.  C.  Raymond  Hutchings,  manager 
of  the  talking  machine  department  of  Hunt's 
Leading  Music  Store,  also  proved  through  the 
medium  of  several  songs  that  he  possessed  a 
baritone  voice  of  exceptional  quality. 

Entertained  at  Winter  Garden 

At  the  conclusion  of  the  dinner  proper  the 
guests  retired  to  the  Winter  Garden  of  the 
McAlpin,  where  dancing  was  indulged  in  until 
weariness  called  a  halt.  For  those  who  still 
had  some  money  to  carry  home  after  paying  for 
banquet  tickets  and  other  things  that  go  to 
make  a  pleasant  evening,  Schloss  Bros,  pre- 
sented to  each  diner  convenient  leather  bill 
folds  enclosing  a  certificate  of  quality  of  Schloss 
cabinets  and  stamped  with  the  company's  trade- 
mark. 

Local  Jobbers  Give  Support 

In  addition  to  representatives  of  the  manu- 
facturers, who  included,  in  addition  to  those 
already  named,  Jas.  P.  Bradt,  assistant  to  Presi- 
dent Whitten  of  the  Columbia  Graphophone  Co., 
the  local  jobbers  also  supported  the  dinner  by 
being  represented  with  a  substantial  delegation, 
the  jobbers  so  represented  including:  The  Amer- 
ican Talking  Machine  Co.,  Blackmail  Talking 
Machine  Co.,  Emanuel  Blout,  C.  Bruno  &  Son, 
Inc.,  I.  Davega,  Jr.,  Inc.,  S.  B.  Davega  Co., 
Landay  Bros.,  Inc.,  New  York  Talking  Machine 
Co.,  Silas  E.  Pearsall  Co.,  and  G.  T.  Williams. 

The  officers  of  the  Talking  Machine  Men, 
Inc.,  are:  John  E.  Hunt,  president;  Jas.  T. 
Coughlin,  vice-president  for  New  York;  H. 
Jaffee,  vice-president  for  New  Jersey;  A.  T. 
McCoy,  vice-president  for  Connecticut;  A.  Ga- 
luchie,  treasurer,  and  Sol.  Lazarus,  secretary  of 
the  organization. 


UKULELES 

"Hanalei  Royal  Hawaiian" 


and 


Kumalae  Gold  Medal' 


Strictly  hand  made  of  thoroughly  seasoned  native  Hawaiian  Koa, 
superior  to  any  other  wood  in  tone  quality. 

Exclusive  agencies  granted  for  Hanalei  Ukuleles — write  for  terms. 
Illustrated  circulars  and  wholesale  price  list  on  request. 

SHERMAN,  CLAY  &  CO. 

Sole  Distributers 
163  Kearny  Street  San  Francisco 
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APPOINT  NEW  PATHE  JOBBERS       F.  J.  WARBURTON  GUEST  OF  HONOR     POETICAL  TRIBUTE  TO  B.  L.  BROWN 


The  Fred  Gretsch  Mfg.  Co.,  Brooklyn,  and  M. 
Sellers  &  Co.,  Portland,  Ore.,  Added  to  the 
Company's  List  of  Jobbers 


The  Pathe  Freres  Phonograph  Co.,  Brooklyn, 
N.  Y.,  announced  recently  the  consummation 
of  arrangements  whereby  the  Fred  Gretsch  Mfg. 
Co.,  Brooklyn,  N.  Y.,  and  M.  Sellers  &  Co., 
Portland,  Ore.,  will  handle  the  complete  line  of 
Pathephones  and  Pathe  discs  in  their  respective 
territories  as  jobbers. 

The  Fred  Gretsch  Mfg.  Co.  is  prominent  in 
the  musical  merchandise  field,  having  manufac- 
tured musical  instruments  for  many  years,  and 
having  an  extensive  dealer  distribution.  The 
company  is  planning  an  aggressive  campaign  to 
interest  the  dealers  in  its  territory. 

M.  Sellers  &  Co.  is  one  of  the  leading  mer- 
chandising houses  in  the  Northwest,  with  ex- 
ecutive offices  at  Portland  and  branch  offices 
at  Tacoma  and  Spokane.  The  company  has  a 
traveling  staff  of  more  than  thirty  men,  which 
will  cover  the  States  of  Oregon,  Washington 
and  Idaho  in  behalf  of  Pathe  products.  H.  N. 
McMenimen,  managing  director  of  the  Pathe 
Freres  Phonograph  Co.  closed  this  important 
deal. 

H.  C.  Pressy,  formerly  treasurer  of  Hazelton 
Bros.,  New  York,  and  well  known  in  the  piano 
field,  is  now  associated  with  the  Kruschke  Pho- 
nograph Co.,  Pathe  jobber  at  Berkeley,  Cal. 
This  concern  is  planning  to  open  headquarters 
in  Los  Angeles,  Cal.,  in  the  near  future. 


Excuses  have  been  called  "The  weak  man's 
quick  relief  for  non-success."  They  not  only 
do  not  afford  a  permanent  cure,  but,  like  all 
other  "prompt  relief"  nostrums,  the  habit  of 
using  them  is  easily  cultivated  and  ultimately 
will  work  harm  to  the  user. 
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For  Use  on  all  DISC  TALKING  MACHINES 


"The  Needle  they  come  back  for 
and  pay  the  price,  10c." 

HIGHEST  GRADE 
EVER  MADE 


New  York  Disc  Needle  Co. 

287  BROADWAY 
NEW  YORK 


At  Dinner  Tendered  on  the  Evening  of  April 
30  by  His  Associates  of  the  Columbia  Co.  in 
Celebration  of  His  Seventy-fifth  Birthday 


F.  J.  Warburton,  vice-president  of  the  Colum- 
bia Graphophone  Co.,  New  York,  was  the  guest 
of  honor  at  a  dinner  tendered  him  by  his  asso- 
ciates evening  of  April  30  at  the  Engineers'  Club, 
New  York,  in  celebration  of  his  seventy-fifth 
birthday.  In  addition  to  the  executives  of  the 
Columbia  Co.,  there  were  also  present  at  Mon- 
day's dinner  the  officers  and  executive  heads  of 
the  Mergenthaler  Linotype  Co.,  with  which  Mr. 
Warburton  has  been  associated  for  many  years 
and  of  which  he  is  now  an  officer  and  director. 

Mr.  Warburton  was  pne  of  the  founders  of  the 
Columbia  Graphophone  Co.  and  has  been  an 
important  factor  in  the  remarkable  success 
achieved  by  this  company.  He  is  prominent  in 
financial  and  industrial  circles,  and  has  a  host 
of  friends  in  the  talking  machine  field  and  other 
lines  of  business. 

Philip  T.  Dodge,  chairman  of  the  board  of 
directors  of  the  Columbia  Graphophone  Co.,  was 
the  chairman  at  this  dinner,  and  all  of  the 
sixty  guests  present  paid  tribute  to  Mr.  War- 
burton's  sterling  character  and  signal  ability. 
Francis  S.  Whitten,  president  of  the  Columbia 
Graphophone  Co.,  was  one  of  those  who  de- 
livered an  extemporaneous  address,  and  Prince's 
Orchestra,  together  with  a  number  of  the  pop- 
ular Columbia  artists,  contributed  to  the  en- 
joyment of  the  evening. 


ANNOUNCE  MODIFIED  VICTR0LA  XIV 


New  Model  Equipped  With  Larger  Tone  Arm 
and  More  Artistic  Cabinet  Now  Being  Shipped 
From  Victor  Factory— New  Style  XVI 


Under  date  of  April  19  the  Victor  Talking 
Machine  Co.  sent  out  to  their  dealers  the  follow- 
ing announcement  regarding  the  shipment  of  a 
modified  type  of  the  Victor-Victrola  XIV: 

"We  will  start  within  the  next  few  days  to 
ship  our  distributors  a  modified  type  of  the  Vic- 
trola  XIV,  equipped  with  the  larger  tone  arm 
and  tapered  goose  neck  and  with  a  cabinet  of 
somewhat  more  artistic  outlines. 

"The  depleted  condition  of  the  market  makes 
it  imperative  to  ship  the  style  XIV  immediately. 

"We  can,  at  this  time,  also  explain  that  an- 
other type  of  the  XVI  embodying  the  same  gen- 
eral features  of  the  XIV  about  to  be  shipped 
will  be  ready  for  the  market  in  about  sixty 
days,  but  this  must  not  be  publicly  announced. 

"Naturally  we  would  prefer  to  ship  the  style 
XVI  before  the  XIV,  but  the  XVI  will  not  be 
coming  through  our  factory  for  some  time,  and 
urgent  demands  for  the  XIV  make  it  impos- 
sible to  hold  this  style  any  longer." 


BIG  CALL  FOR  NEEDLES  REPORTED 


I.  Davega,  Jr.,  Inc.,  expect  to  be  represented 
"somewhere  in  France"  by  Walter  J.  Falk,  cov- 
ering their  Brooklyn  territory,  and  who  is  now 
down  at  Fort  McPherson  taking  up  the  course 
of  instruction  for  officers.  It  is  hoped  that  Mr. 
Falk  will  make  several  "records"  for  himself 
while  away. 

Orders  have  been  received  for  the  steel  nee- 
dles advertised  by  this  firm  from  all  quarters 
of  the  globe  and  a  very  large  business  has  been 
done  in  them. 


MAGNET  DECALC0MANIE  NAMEPLATES 
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MONTREAL    OTTAWA 


Pamphlets  with  fac-simile  illus- 
trations and  prices  mailed 
on  request. 
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Manager   of   Columbia   Store   in  Indianapolis 
Gets  Pleasing  Verse  From  Miss  Hughes 

Indianapolis,  Ind.,  May  6. — Ben  L.  Brown,  the 
new  manager  of  the  Indianapolis  Columbia 
store,  received  the  following  poem  written  by 
Miss  Allene  Hughes,  a  stenographer  at  the 
Louisville  Columbia  store,  when  he  left  there  to 
come  to  Indianapolis.  Miss  Hughes  dashed 
the  poem  off  on  her  typewriter  as  Mr.  Brown 
was  taking  his  farewell. 

We  cannot  say  farewell  to  you, 
Our  gentle  friend  so  kind  and  true, 
Without  we  tender  you  the  while 
Our  very  best  and  warmest  smile. 

You  are  leaving  for  a  foreign  land, 

And  so  we  take  you  by  the  hand 

And  wish  you  happiness  galore 

And  health  and  wealth  and  quite  a  store 

Of   every  good  and   worthy  thing 

That  life  to  you  can  bring. 

Of  course  we're  tearful-like  and  sad — 
But  Indiana's  not  so  bad. 
You  might  have  sailed  across  the  blue, 
And  then  we'd  never  hear  from  you, 
Because  those  U-boats  make  things  hum 
And  blow  you  into  "Kingdom  Come." 

So  let's  be  merry  while  we  may, 
And  speed  you  on  your  journey's  way. 
Be  good,  you'll  wear  a  martyr's  crown — 
At  least,  be  careful,  Mr.  Brown. 


FAVORS  FREIGHT  ADVANCE 

Merchants'  Association,  However,  Opposes  Flat 
Rise  on  All  Rates 


The  Merchants'  Association  has  taken  action 
in  favor  of  granting  the  railroads  an  increase 
in  freight  rates,  but  is  opposed  to  the  flat  ad- 
vance of  15  per  cent,  sought.  The  association 
believes  that  a  flat  advance  covering  all  rates 
would  be  a  serious  mistake. 

The  association  was  represented  in  support  of 
this  position  at  the  hearing  on  Monday. 

STATEMENT  OF  THE  OWNERSHIP,  MANAGEMENT, 
CIRCULATION,  ETC.,  REQUIRED  BY  THE  ACT 
OF  CONGRESS  OF  AUGUST  24,  1912, 
Of  The  Talking  Machine  World,  published  monthly  at  New 
York,  N.  Y.,  for  April  1,  1917. 
State  of  New  York, 
County  of  New  York,  ss. 

Before  me,  a  Notary  Public,  in  and  for  the  State  and 
county  aforesaid,  personally  appeared  August  J.  Timpe, 
who,  having  been  duly  sworn  according  to  law,  deposes 
and  says  that  he  is  the  Business  Manager  of  The  Talking 
Machine  World,  and  that  the  following  is,  to  the  best  of 
his  knowledge  and  belief,  a  true  statement  of  the  owner- 
ship, management  (and  if  a  daily  paper,  the  circulation), 
etc.,  of  the  aforesaid  publication  for  the  date  shown  in  the 
above  caption,  required  by  the  Act  of  August  24,  1912,  em- 
bodied in  section  443,  Postal  Laws  and  Regulations,  printed 
on  the  reverse  of  this  form,  to  wit: 

1.  That  the  names  and  addresses  of  the  publisher,  editor, 
managing  editor,  and  business  managers  are: 

Publisher — Edward  Lyman  Bill,  Inc.,  373  Fourth  avenue, 

New  York  City. 
Editor — J.  B.  Spillane,  373  Fourth  aveenue,  New  York  City. 
Managing  Editor — J.  B.  Spillane,  373  Fourth  avenue,  New 

York  City. 

Associate   Editor — J.    Raymond   Bill,   373   Fourth  avenue, 

New  York  City. 
Business  Manager — August  J.  Timpe,  373  Fourth  avenue, 

New  York  City. 

2.  That  the  owners  are:  (Give  names  and  addresses  of 
individual  owners,  or,  if  a  corporation,  give  its  name  and 
the  names  and  addresses  of  stockholders  owning  or  holding 
1  per  cent  or  more  of  the  total  amount  of  stock) :  Edward 
Lyman  Bill,  Inc.,  373  Fourth  avenue,  New  York  City; 
Caroline  L.  Bill,  New  Rochelle,  N.  Y.;  J.  B.  Spillane,  373 
Fourth  avenue,  New  York  City;  J.  Raymond  Bill,  373 
Fourth  avenue,  New  York  City;  August  J.  Timpe,  373 
Fourth  avenue,  New  York  City;  B.  B.  Wilson,  373 
Fourth  avenue,  New  York  City;  Carleton  Chace,  373 
Fourth  avenue,  New  York  City;  L.  M.  Robinson,  373 
Fourth  avenue.  New  York  City;  E.  P.  Van  Harlingen, 
220  South  State  street,  Chicago,  111. 

3.  That  the  known  bondholders,  mortgagees,  and  other 
security  holders  owning  or  holding  1  per  cent  or  more  of 
total  amount  of  bonds,  mortgages,  or  other  securities  are: 
(If  there  are  none,  so  state.)  None. 

4.  That  the  two  paragraphs  next  above,  giving  the  names 
of  the  owners,  stockholders,  and  security  holders,  if  any, 
contain  not  only  the  list  of  stockholders  and  security  hold- 
ers as  they  appear  upon  the  books  of  the  company  but  also, 
in  cases  where  the  stockholder  or  security  holder  appears 
upon  the  books  of  the  company  as  trustee  or  in  any  other 
fiduciary  relation,  the  name  of  the  person  or  corporation 
for  whom  such  trustee  is  acting,  is  given;  also  that  the  said 
two  paragraphs  contain  statements  embracing  affiant's  full 
knowledge  and  belief  as  to  the  circumstances  and  conditions 
under  which  stockholders  and  security  holders  who  do  not 
appear  upon  the  books  of  the  company  as  trustees,  hold 
stock  and  securities  in  a  capacity  other  than  that  of  a 
bona  fide  owner;  and  this  affiant  has  no  reason  to  believe 
that  any  other  person,  association,  or  corporation  has  any 
interest  direct  or  indirect  in  the  said  stock,  bonds,  or  other 
securities  than  as  so  stated  by  him. 

5.  That  the  average  number  of  copies  of  each  issue  ot 
this  publication  sold  or  distributed,  through  the  mails  or 
otherwise,  to  paid  subscribers  during  the  six  months  preced- 
ing the  date  shown  above  is....  (This 

information  is  required  from  daily  publications  only.) 

AUGUST  J.  TIMPE, 

Business  Manager. 
Sworn  to  and  subscribed  before  me  this  4th  day  of  April, 
1917. 

(Seal)  EUGENE  R.  FALCK, 

Notary  Public,  8. 
(My  commission  expires  March  30,  1918.) 
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The  completeness  of  the  Columbia  line;  its  rapidly 
growing  popularity;  the  fair  and  solid  policy  of  the 
Company— these  are  three  good  reasons  why  the 
Columbia  line  cannot  safely  be  ignored. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


GROWTH  OF  TALKING  MACHINE  TRADE  IN  KANSAS  CITY 

Continues  Along  Satisfactory  Lines — Do  Not  Fear  Slump  from  War — Phonograph  Co.  Tells  of 
50  Per  Cent.  Increase  for  April — Schmelzer  Arms  Co.'s  Handsome  New  Quarters — Month's  News 

Kansas  City,  Mo.,  May  5. — Trade  in  talking  ma- 


chines in  the  Kansas  City  district  has  kept  up 
to  a  level  that  should  reassure  people  in  other 
lines  who  have  feared  a  decline.  Business  men 
in  this  district  whose  profession  it  is  to  study 
conditions,  including  many  bankers,  unite  in 
declaring  that  the  country  was  never  in  a  more 
prosperous  condition — and  they  need  go  no  fur- 
ther than  the  talking  machine  business  to  re- 
ceive endorsement. 

The  weather  has  been  far  from  springlike 
this  spring — a  cold  rain  for  five  days,  ending 
in  a  snow  on  April  30,  indicates  the  type  of 
weather  that  trade  has  had  to  contend  with. 
Under  ordinary  conditions,  dealers  would  be- 
moan the  weather  as  the  cause  of  a  slight  decline 
in  some  lines  along  in  early  April. 

The  country  tributary  to  Kansas  City  is  not 
disturbed  over  the  war,  the  rise  in  food  prices, 
or  anything  else.  The  widely  heralded  wheat 
shortage  is  the  least  of  the  district's  worries. 
For  corn  and  other  crops  are  being  planted, 
which  will  be  quite  as  profitable,  possibly  more 
so — and  will  give  the  land  a  rest  from  wheat. 
Much  of  the  land,  to  be  sure,  will  lie  fallow  this 
summer,  which  will  mean  a  far  greater  yield 
next  year.  Merchants  through  the  district  de- 
clare that  trade  has  been  unusually  good,  the 
only  exceptions  being  merchants  who  point  to 
the  decline  just  at  the  time  the  farmers  were 
getting  into  their  fields  to  plow  for  the  spring 
planting.  In  the  cities  there  has  been  some 
restriction  of  buying  by  the  larger  stores,  but 
their  sales  have  picked  up,  and  they  too  are  in 
the  market  as  strong  as  ever.  On  every  side 
one  hears  of  the  high  promise  in  this  district. 
Business  men  are  saying  "business  as  usual." 
The  food  scarcity  is  disturbing  the  people,  but 
they  are  chiefly  seeking  ways  and  means  to  re- 
duce their  food  costs,  rather  than  to  save  money 
from  other  purchases  for  food. 

One  indication  of  the  growth  of  the  talking 
machine  trade  is  the  increase  of  50  per  cent,  in 
the  business  of  the  Phonograph  Co.  in  April, 
1917,  over  April,  1916.  M.  M.  Blackman,  mana- 
ger for  the  Edison  at  Kansas  City,  says  reports 
from  the  district  are  fine,  and  that  there  are 
many  indications  of  unusual  purchasing  power 
in  the  people  this  summer  and  fall. 

The  retail  shop  of  the  Columbia  Co.  is  another 
straw,  for  it  also  had  a  nice  gain  in  April  over 
the  same  month  last  year. 

At  least  one  Pullman  will  carry  Edison  deal- 
ers from  Kansas  City  to  join  the  train  that  wMl 
be  made  up  in  Chicago  for  the  National  Dealers' 
convention  in  New  York  in  July.  Plans  are 
now  being  made  that  may  result  in  making  up 
several  cars  here  of  dealers  in  the  West. 

The  temporary  decline  in  sales  of  talking  ma- 
chines at  the  outbreak  of  hostilities  has  been  in 
fact  a  blessing  in  disguise  to  many  talking  ma- 
chine distributors  and  dealers,  for  it  has  brought 
them  face  to  face  with  the  fact  that  heretofore 
comparatively  little  salesmanship  was  necessary 


to  sell  a  machine.  All  the  salesmen  have  been 
doing  was  to  seek  out  the  people  who  wanted 
machines  and  fill  these  wants.  One  manager 
got  busy  the  day  after  the  declaration,  foresee- 
ing the  situation.  He  and  the  men  analyzed 
their  situation  closely.  And  they  came  to  the 
conclusion  that  they  should  revise  their  pros- 
pects' lists  and  try  to  sell  machines.  This  they 
did.  They  eliminated  hundreds  of  the  former 
prospects,  which  investigation  disclosed  were 
of  the  class  that  were  most  likely  to  restrict 
their  purchases  under  the  circumstances.  As 
a  matter  of  fact,  many  of  these  prospects  were 
merely  hungry  for  machines,  and  might  have  to 
be  worked  on  for  some  time  before  they  could 
arrange  for  a  purchase.  The  new  lists  contain 
the  names  of  the  people  who  receive  larger 
wages,  who  mingle  more  with  other  people  in 
society  and  business,  who  are  well  able  to  buy 
machines  under  any  conditions,  and  who  need 
to  be  convinced  that  they  should  have  a  talk- 
ing machine.  The  salesmanship  that  this  pro- 
gram has  developed  is  the  wonder  of  the  man- 
ager. The  men  are  taking  a  far  keener  interest 
in  their  work — for  now  they  are  real  producers — 
they  are  not  merely  sales  clerks.  And  they  are 
producing  a  volume  quite  equal  to  that  which 
came  from  the  clerical  effort. 

M.  M.  Blackman,  manager  of  the  Phonograph 
Co.,  at  Kansas  City,  is  putting  a  new  aspect 
on  the  sales  of  phonographs  at  this  time,  by 
showing  his  dealers  that  especially  now  men  and 
women  must  not  neglect  the  finer  things  of  life, 
that  they  must  preserve  their  poise  and  their 
family  life  through  the  period  during  which 
appeal  seems  to  be  to  baser  things  because  of 
the  widespread  destruction  of  person  and  prop- 
erty. He  has  written  a  sales  letter  that  has  al- 
ready become  a  classic  in  the  trade,  and  is  being 
used  outside  the  music  trade  also.  The  Chicago 
office  of  the  Edison  Co.  has  sent  out  the  same 
letter — and  it  is  doing  a  world  of  good. 

Dealers  are  finding  the  arrangements  of  the 
Schmelzer  Arms  Co.  in  their  new  Victrola  de- 
partment exceedingly  pleasant  and  convenient. 
The  new  quarters  are  not  only  artistic,  but  per- 
fectly adapted  to  the  purpose  of  showing 
goods;  not  a  dealer  comes  here  who  does  not 
set  an  idea  for  his  own  establishment. 


Will  Lippman,  of  the  Field-Lippman  Piano 
Store,  was  in  Kansas  City  early  in  May,  calling 
on  A.  A.  Trostler,  manager  of  the  talking  ma- 
chine department  of  the  Schmelzer  Arms  Co. 
'The  Field-Lippman  concern,  with  its  many 
stores  in  the  district,  is  one  of  the  largest  cus- 
tomers of  the  Schmelzer  Arms  Co.  Incidentally 
Mr.  Lippman  was  looking  after  the  company's 
property  leased  on  McGee  street,  where  it  for- 
merly maintained  a  store.  He  denied  rumors 
that  he  was  going  to  open  a  talking  machine 
store  at  this  place.  It  was  inferred  from  conver- 
sation that  the  project  might  have  gone  through 
if  men  were  available. 

Mr.  Lippman  declared  that  competent  men  as 
managers  for  music  stores  and  branches  formed 
one  of  needs  of  the  trade.  "There  never  was  so 
great  an  opportunity,"  he  said.  "In  the  past 
few  years  executive  have  waked  up  to  the  value 
of  good  men,  with  initiative,  trustworthy,  with 
ideas.  And  big  firms  are  cinching  them  when 
possible.  The  young  man  who  wants  to  get  into 
business  big  can  do  nothing  better  than  to  go  to 
work  as  a  salesman,  put  his  whole  heart  and 
energy  into  his  job  with  his  eyes  on  the  larger 
rewards — for  if  he  makes  good  the  reward  will 
come  surely." 

The  Steinola  Co.  has  increased  its  output, 
chiefly  through  jobbers,  to  treble  its  capacity  in 
its  former  quarters. 

O.  D.  Standke,  manager  of  the  talking  ma- 
chine department  of  the  Geo.  B.  Peck  Dry  Goods 
Co.,  has  been  selling  machines  at  a  rate  con- 
siderably in  excess  of  the  same  time  last  year, 
the  slight  decline  in  business  immediately  fol- 
lowing the  declaration  of  war  having  been  over- 
come. The  department  is  being  redecorated. 
Another  evidence  of  growing  trade  is  the  addi- 
tion of  another  salesman  to  the  force. 

The  Columbia  dealers  in  Kansas  City  have 
received  a  marked  impetus  in  the  record  busi- 
ness through  the  musical  festival,  which  brought 
several  artists  who  are  on  the  Columbia  list, 
including  Seagle,  Barrientos,  Macbeth  and,  most 
popular  in  Kansas  City  because  she  is  claimed  as 
a  Kansas  City  girl,  Alice  Nielson. 


A  certificate  of  incorporation  was  issued  last 
week  to  the  Paramount  Co.,  of  Cleveland,  O., 
for  the  purpose  of  dealing  in  talking  machines 
and  records.  The  capitalization  of  the  concern 
is  $10,000,  the  incorporators  being  Demott  Mo- 
disette,  B.  M.  Duncan,  J.  C.  Quayle,  L.  E.  Rice 
and  B.  M.  Richmond. 


Watch  for  Our  Announcement 

COVERING 

Improved  Motor  in  Our  Table  Machines 

AND 

Our  New  Line  of  Floor  Machines 

WONDER  TALKING  MACHINE  CO. 

113-119  Fourth  Avenue       at  12th  street  New  York 
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DEATH  OF  NORBERT  WHITLEY 

Old-Time  Employe  of  H.  A.  Weymann  &  Son, 
Philadelphia,  Passes  Away  Amid  Regret — 
Popular  in  Business  and  Masonic  Circles 


Philadelphia,  Pa.,  May  3. — It  was  with  great 
sadness  that  the  many  friends  and  numerous 
business  acquaintances  learned  of  the  sudden 
death  of  Norbert  Whitley,  on  April  26,  1917,  at 
his  residence,  130  West  Luray  street,  German- 
town. 

Mr.  Whitley  entered  the  employ  of  H.  A. 
Weymann  &  Son,  Inc.,  during  the  year  of  1891, 


Norbert  Whitley 


twenty-two  years  ago.  He  made  his  initial 
trip  on  the  road,  with  a  sample  line  of  Wey- 
mann Keystone  State  instruments. 

He  made  many  warm  friends  for  himself,  and 
his  house  during  these  twenty-two  years,  espe- 
cially with  the  Victor  dealers,  on  whom  he  called 
regularly  every  month..  These  dealers,  in 
expressing  their  condolence  over  his  sudden 
death,  stated  they,  as  well  as  their  employes, 
always  felt  better  after  he  paid  them  his  usual 
monthly  visit,  and  that  they  would  greatly  miss 


his  sunny  disposition,  as  he  had  won  their 
hearts  by  his  many  good  qualities. 

Fraternally,  Mr.  Whitley  belonged  to  the 
Kensington  Lodge  No.  211,  F.  A.  M.  Kensing- 
ton R.  A.  Chapter  No.  233.  Kensington  Com- 
mandery  No.  54,  Knights.  Templar.  Lu  Lu 
Shrine.  Chosen  Friends  Castle  No.  33,  K.  G. 
E.  He  was  a  Past  Master  of  his  Blue  Lodge; 
Past  Commander  of  his  Commandery,  and  Scribe 
of  his  Chapter.  He  was  buried  from  his  home 
on  April  29,  1917,  the  interment  being  in 
Laurel  Hill  Cemetery. 


COLUMBIA  MANAGERIAL  CHANGES 

Announcement  in  This  Connection  Made  by  W. 
C.  Fuhri,  U.  S.  Manager  Columbia  Co. 


W.  C.  Fuhri,  U.  S.  manager  of  the  Columbia 
Graphophone  Co.,  New  York,  announced  re- 
cently the  following  changes  in  the  personnel  of 
the  company's  wholesale  managers:  B.  L. 
Brown,  former  manager  of  the  headquarters  at 
Louisville,  Ky.,  has  been  transferred  to  the  man- 
agement of  the  Indianapolis  division.  F.  F. 
Dawson,  of  the  trade  promotion  department,  is 
temporarily  in  charge  of  the  Louisville  store. 

A.  W.  Roos,  former  manager  at  Indianapolis, 
is  now  a  member  of  the  Columbia  Co.'s  whole- 
sale division  at  Cleveland,  O.,  succeeding  G.  R. 
Madson,  who  is  no  longer  in  the  Columbia  Co.'s 
service. 

O.  M.  Keiss,  former  manager  at  Toledo,  O., 
is  now  manager  of  the  Columbia  division  at 
Buffalo,  N.  Y.  W.  L.  Sprague,  previously  man- 
ager at  Buffalo,  is  in  charge  of  the  Columbia 
headquarters  at  Minneapolis,  Minn. 


SPECIAL  POSTER  OF  DANCE  MUSIC 

Victor  Co.  Issues  Attractive  Hanger  on  Which 
Four  Dance  Selections  Are  Listed 


The  Victor  Talking  Machine  Co.  has  just  is- 
sued an  attention  compelling  poster  listing  two 
special  Jass  band  and  orchestra  dance  selec- 
tions, the  numbers  being  "Dixieland"  Jass  Band, 
and  "Livery  Stable  Blues,"  played  by  the  orig- 
inal "Dixieland  Jass  Band"  and  "Poor  Butter- 
fly" and  "Allah's  Holiday,"  two  fox-trots, 
played  by  Joseph  C.  Smith  and  his  orchestra. 
All  the  selections  are  particularly  popular  just 
at  this  time,  and  the  poster  will  serve  to  in- 
crease interest  in  them. 


DEATH  OF  GUSTAVE  A.  ENSENBERGER 

Well-Known  Merchant  of  Bloomington,  111., 
Passes  Away  in  That  City  After  a  Long 
Period  of  Ill-Health— He  Was  66  Years  Old 

Gustave  A.  Ensenberger,  head  of  G.  A.  Ensen- 
berger  &  Sons,  housefurnishing  and  talking 
machine  dealers  at  Bloomington,  111.,  and  one 
of  the  most  prominent  merchants  of  that  city, 
died  recently  at  his  home  in  Bloomington  after 
a  long  period  of  ill  health.  Mr.  Ensenberger 
was  born  in  Germany  in  1851,  and  came  to  this 
country  with  his  parents  in  1854,  settling  in  Cin- 
cinnati. The  family  moved  to  Bloomington  in 
1868,  and  after  working  in  various  lines  for 
several  years,  Mr.  Ensenberger  opened  a  fur- 
niture store  at  Front  and  Center  streets  in 
1879.  He  met  with  great  success,  which  neces- 
sitated larger  quarters  on  several  occasions,  and 
some  years  ago  became  interested  in  talking 
machines,  handling  Edison  phonographs  and 
Columbia  Grafonolas.  He  is  survived  by  a 
widow  and  three  sons,  the  latter  being  inter- 
ested in  the  business. 


TALKER  DEPARTMENT  ACTIVE 

Kohler  &  Chase  Having  Much  Success  With 
Advertising  Campaign 

Fred  Hartman,  who  has  charge  of  the  talking 
machine  department  of  the  Oakland  store  of 
Kohler  &  Chase,  has  embarked  upon  an  exten- 
sive advertising  campaign  which  is  bringing  a 
large  number  of  customers  to  the  store,  proving 
that  business  can  be  secured  in  spite  of  rumors 
to  the  contrary. 

J.  Gercovich,  manager  of  the  talking  machine 
department  of  Kohler  &  Chase,  has  secured  the 
services  of  Frederick  Vincent,  a  well-known  mu- 
sician and  music  critic,  to  take  charge  of  the 
Music  Extension  Bureau  recently  inaugurated. 
Mr.  Vincent  is  establishing  the  new  department, 
which  is  being  installed  in  two  handsome  suites 
of  rooms  on  the  fourth  floor  of  the  Kohler  & 
Chase  Building.  One  of  the  strongest  features 
of  the  new  educational  work  is  the  research 
bureau  and  advisory  board  composed  of  sixty 
musicians  and  teachers,  tenants  of  the  building. 

NEW  WHOLESALE  HEADQUARTERS 

Columbia  Co.  Secure  Five-Story  Building  at  55 
Warren  Street— To  Retire  From  Retail  Field 

The  Columbia  Graphophone  Co.,  New  York, 
concluded  negotiations  recently  whereby  the 
local  wholesale  division  will  occupy  a  five-story 
building  at  55  Warren  street,  moving  from  its 
present  quarters  at  83  Chambers  street  within 
the  next  fortnight.  According  to  its  present 
plans  the  company  will  dispose  of  its  retail  busi- 
ness at  83  Chambers  street  in  the  very  near 
future,  retiring  from  the  retail  trade  in  this  sec- 
tion of  the  city.  This  move  is  in  accord  with  the 
Columbia  policy  of  withdrawing  from  the  retail 
business  throughout  the  country. 

In  its  new  quarters  the  Columbia  wholesale  di- 
vision will  occupy  28,000  square  feet  of  space, 
twice  as  much  room  as  it  has  at  the  present 
time.  •  For  the  past  year  the  company's  busi- 
ness has  increased  so  rapidly  that  the  wholesale 
division  has  been  badly  handicapped  by  a  lack 
of  sufficient  space.  The  new  building  will  enable 
the  shipping  department  to  co-operate  with  the 
Columbia  dealers  in  this  territory  in  a  thor- 
oughly efficient  manner. 

NATIONAL  ANTHEM  BY  McCORMACK 

Record  of  "Star  Spangled  Banner"  Just  Issued 
by  Victor  Co.  the  First  Made  by  Noted  Tenor 
After  Taking  Out  Citizenship  Papers 

The  Victor  Co.  have  taken  excellent  advant- 
age of  the  patriotic  wave  at  present  sweeping 
the  country,  by  issuing  record  64,664  bearing 
"The  Star  Spangled  Banner,"  sung  by  John  Mc- 
Cormack,  assisted  by  a  male  chorus.  It  is 
stated  that  the  song  is  the  first  recorded  by 
McCormack  after  taking  out  his  first  American 
citizenship  papers,  which  naturally  adds  interest. 
Both  dealers  and  jobbers  have  placed  orders 
for  the  record  that  indicates  a  big  sale. 


AT  LAST 

An  Attractive  Cabinet  Phono- 
graph—  containing  features 
usually  found  in  the  high 
priced  machines — selling  at 
a  figure  that  places  it  within 
the  reach  of  everyone. 

Specifications : 

Universal  tone  arm.  Plays  any  record. 
Excellent  tone.     Worm  driven  motor. 

Stands  36  inches  high,  closed. 
Mahogany  finish.  Beautiful  design. 

Cabinet  for  records. 

This  wonderful  machine  fits  in  with  any  line. 
It  positively  sells  itself. 

Dealers  should  act  quickly. 
Write  for  Catalog 

LYRIAN  PHONOGRAPH  CO. 

DEPT.  T. 

7  SOUTH  STREET  CINCINNATI,  O. 
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Two  Leading  Record  Companies  Increase  Prices 
— Factors  of  Importance  That  Enter  Into  the 
Situation — The  Matter  of  Export  Trade  Being 
Considered  by  Manufacturers— Orders  for 
After-the-War  Delivery— The  Strong  Organi- 
zation of  Brainy  Men  Heading  the  Columbia 
Graphophone  Co.,  Ltd. — Robt.  Willis  Pur- 
chases the  Polyphone  Supply  Co.,  Ltd. — The 
Johnson  Talking  Machine  Co.,  Ltd.,  of  Liver- 
pool and  Birmingham,  to  Manufacture  Motors 
— Restrictions  on  Trade  Literature — Record 
Trade  Continues  to  Be  Large  in  Volume 


London,  E.  C,  England,  April  28— As  an- 
nounced in  my  last  report,  two  of  the  leading 
record  firms — to  wit,  the  Columbia  and  the  Win- 
ner Cos.,  have  seen  it  advisable  to  make  a  slight 
increase  in  the  price  of  their  ten-inch  double 
records  from  eighteen-pence  to  twenty-pence. 
No  great  public  hardship  this,  but  it  is  a  sig- 
nificant indication  of  the  increased  cost  to 
which  the  manufacturers  are  put.  Values  have 
long  since  been  adjusted  in  almost  every  de- 
partment of  commerce,  and  this  bold  recogni- 
tion by  two  isolated  firms  of  a  trade  necessity 
may  perhaps  encourage  others  to  tread  the  same 
path  within  the  near  future. 

If  we  examine  the  cause  of  increased  prices 
in  the  gramophone  trade,  we  shall  see  that  the 
action  of  the  Columbia  and  Winner  people  is 
amply  justified  by  circumstances.  The  value 
of  labor,  for  instance,  has  gone  up  tremendous- 
ly as  a  result  of  the  military  and  naval  absorp- 
tion of  millions  of  men,  whose  niche  in  the 
commercial  world,  however  humble  or  however 
great,  has  called  for  the  services  of  a  substi- 
tute in  the  shape  of  older  men,  and  women.  The 


latter  especially  have  come  forward  in  large 
numbers,  and  in  the  main,  have  been  directed 
to  war  channels  of  employment,  where  wages 
are  much  above  the  average.  With  such  an 
obvious  drain  upon  the  ordinary  commercial 
life  of  the  nation,  competition  for  labor  is  amaz- 
ingly keen.  The  rising  values  here  have  not 
left  the  gramophone  trade  unaffected.  It  is 
safe  to  compute  therefore'  that  an  average  in- 
crease of  more  than  25  per  cent,  in  this  direc- 
tion alone  is  the  weekly  responsibility  of  all 
record  houses. 

Increase  in  Prices  Forced 
Another  factor  of  considerable  importance  is 
the  scarcity  of  all  materials  and  the  higher  cost 
thereof  provoked  by  competition.  Transit, 
packing;  everything  in  fact,  is  up  in  price.  Un- 
like most  trades  who  are  allowed  by  a  benign 
Government  to  exploit  the  public  on  the 
flimiest  of  pretexts,  the  gramophone  merchants 
have  agreed  to  an  advance  in  price,  which  barely 
covers  their  continually  increasing  manufactur- 
ing costs.  It  is  indeed  safe  to  assert  that  the 
situation  warrants  a  larger  increase  than  two 
pence  in  the  price  of  records.  But  such  a  step 
demands  the  utmost  caution  in  view  of  the  non- 
participation  of  the  British  Zonophone,  and 
other  companies.  Those  acquainted  with  the 
gramophone  industry  this  side  will  not  be  sur- 
prised at  the  lack  of  co-operation  in  the  trade 
to-day,  as  yesterday.  Independent  and  conse- 
quently, widely  different  policies  have  retarded 
the  best  interests  of  a  great  industry  since  its 
inception.  I  am  not  out  to  criticize  any  one 
concern,  but  in  common  with  many  leading 
members  of  the  trade  I  do  frankly  deplore  the 
continued  existence  of  aloofness,  to  put  it  mild- 


ly, which  rules  the  actions  of  a  section  of  the 
trade,  because,  especially  at  such  a  time  as  the 
present,  a  little  friendly  co-operation  would  go 
an  enormously  long  way  to  secure  us  against 
any  serious  post-war  attempt  to  again  monop- 
olize the  British  market,  as  our  enemies  did  in 
pre-war  days.  There  never  was,  and  in  the 
days  ahead,  there  never  will  be,  such  an  oppor- 
tune chance  as  the  present  affords,  to  build  up 
that  whole  strength  which  carries  to  prosperity 
an  industry  whose  every  member  is  moved  by 
one  single  mind  and  purpose.  Under  such  in- 
fluence the  gramophone  industry  would  as  a 
whole  move  in  one  direction  only;  not  as  at 
present  when  various  sections  are  at  cross  pur- 
poses endeavoring  to  obliterate  or  neutralize 
the  good  work  of  those  who  would  build  to  at- 
tain a  higher  elevation  of  purpose  and  endeavor 
to  the  single  good  of  the  whole  trade. 

Two  Companies  Take  Action 
The  Columbia  and  Winner  Cos.  are  so  in- 
spired— the  evidence  is  found  in  that  they  show 
the  courage  of  their  convictions  by  carrying 
out  their  plans  against  a  refusal  to  co-operate  on 
the  part  of  certain  other  concerns.  The  causes 
which  led  the  firms  mentioned  to  increase  their 
record  prices,  affects  all  companies  alike  without 
exception.  In  these  circumstances,  to  remain 
aloof  from  participation  in  what  must  be  re- 
garded as  a  necessary  move,  savors  somewhat 
of  a  deplorable  neglect  of  the  larger  issues  in- 
volved. There  may  be  certain  immediate  ad- 
vantages derivable  by  some  firm  in  not  falling 
into  line.  But  those  small  advantages  are  as 
nothing  compared  to  the  splendid  strength 
which  whole  hearted  co-operation  to-day  would 
(Continued  on  page  118) 


'His  Master's  Voice' 

— the  trade-mark  that  is  recognized 
throughout  the  world   as  the 
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"His  Master's  Voice" 


Copyright 


This  intensely  human  pic- 
ture stands  for  all  that  is 
best  in  music 

— it  is  the  "  His  Master's  Voice " 
trade-mark,  and  it  brings  to  you, 
no  matter  where  you  are,  the 
very  best  music  of  every  kind, 
sung  and  played  by  the  world's 
greatest  artists  —  the  greatest 
singers,  pianists,  violinists,  or- 
chestras and  bands — all  enshrined 
in  the  unequalled  "  His 
Master's  Voice  " 
records 


DENMARK:  Skandlnavlsk  Grammophon-Aktl- 
eselskab,  Frlbavnen,  Copenhagen. 

FRANCE:  Cie.  Francalse  du  Gramophone.  115 
Boulevard  Richard  Lenoir,  Place  de  la  Repub- 
lique,  Paris. 

SPAIN:  Compafila  del  Gramofono,  56-58  Balmes, 
Barcelona. 

SWEDEN:  Skandlnavlska  Grammophon-Aktle- 
bolaget,  Drottnlng  Gatan  No.  47,  Stockholm. 

RUSSIA:  The  Gramophone  Co.,  Ltd.,  45,  Nevsky 
Prospect,  Petrograd  (Petersburg) ;  No.  1 
Solyanka,  Solyanol  Dvor,  Moscow;  9,  GoloYlnsky 
Prospect,  Tlflls;  Nowy-Swlat  30,  Warsaw;  83, 
Alexandrowskaya  Ulltsa,  Riga;  11  Michallovskaya 
Ulltsa,  Baku. 

INDIA:  The  Gramophone  Co.,  Ltd.,  139,  Bal- 
Uaghatta  Road,  Calcutta;  7,  Bell  Lane,  Fort, 
Bombay. 


AUSTRALIA:  S.  Hoffnung  &  Co.,  Ltd.,  Sole 
Concessionaries  of  The  Gramophone  Company, 
Limited,  163,  Pitt  Street,  Sydney. 

NEW  ZEALAND:  Gramophonlum,  Ltd.,  118-120 
Victoria  Street,  Wellington. 

SOUTH  AFRICA:  Darter  &  Sons,  Post  Box  174, 
Capetown;  Mackay  Bros.,  Post  Box  251,  Johannes- 
burg; Mackay  Bros.  &  McMahon,  Post  Box  419, 
Durban;  Iran  H.  Haarburger,  Post  Box  105, 
Bloemfonteln;  Franz  Moeller,  Post  Box  108,  Blast 
London;  B.  J.  Bwlns  &  Co.,  Post  Box  80,  Queens- 
town;  Handel  House,  Klmberley;  Laurence  & 
Cope,  Post  Box  132,  Buluwayo;  The  Argus  Co., 
Salisbury. 

EAST  AFRICA: 
Marques. 


Bayley    &    Co.,  Louremo 


Great  Britain  : 


HOLLAND:  American  Import  Co.,  22a,  Amsterd 

Veerkade,  The  Hague. 

ITALY:  A.  Bossl  &  Co.,  Via  Crenel  2,  Milan. 
EGYPT   (Also  for  the  Soudan,  Greece  and  the 
Ottoman  Empire):    K.  Fr.  Vogel,  Post  Box  414, 

Alexandria. 


The  Gramophone  Company,  Ltd. 


HAYES 


MIDDLESEX 


ENGLAND 
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lend  to  the  future  interests  of  the  gramophone 
industry.  When  the  war  is  over,  I  want  to  see 
a  united  trade — united  in  its  one  determination 
never  again  'to  allow  enemy  interests  a  serious 
footing  in  our  industry.  Let  us  forswear  once 
and  for  all  petty  competitive  juggling  and  get 
down  to  serious  effort.  "A"  may  work  hand 
in  glove  with  "B"  without  detriment  to  the 
wider  and  cherished  elements  of  competition, 
surely?  '  Value  and  quality  is  not  always  deter- 
minable by  price,  and  there  is  in  that  plenty 
of  scope  for  keen  competitive  effort.  Fight 
together  and  keep  out  the  enemy.  As  with  the 
allied  armies  abroad,  we  must  have  co-ordination 
in  directing  this  industry  of  ours,  otherwise  in 
the  blessed  "peace"  days  ahead,  the  enemy  with 
his  cheap  goods  and  prices  will  quickly  pene- 
trate the  weak  spots  in  our  trade  armour.  These 
weak  spots  have  been  the  Germans'  chief  asset 
in  days  gone  by;  let  our  future  interests  as  a 
trade  be  not  so  mortgaged  through  refusal  to 
recognize  our  commercial  faults  while  there  is 
yet  time  to  rectify  them. 

Official  Support  of  Export  Trade 

The  news  that  licenses  for  the  continued  im- 
portation in  restricted  quantities  of  gramophone 
parts  are  granted  subject  to  the  proviso  that 
60  per  cent,  of  such  parts  be  utilized  in  the  ex- 
portation of  machines,  will  not  be  considered 
by  the  British  trade  as  anything  but  satisfactory. 
The  development  of  oversea  trade  at  the  pres- 
ent time  will  be  more  productive  of  permanent 
results  than  would  be  the  case  after  the  war 
when  so  many  other  nations  will  be  competing 
to  regain  leeway.  In  inverse  ratio,  home  trade 
can  be  more  easily  cultivated  in  peace  times 
than  to-day.  With  this  official  impetus  there- 
fore, British  manufacturers  must  embark  upon 
a  settled  plan  of  campaign  as  distinct  from  the 
somewhat  haphazard  methods  which  have 
arisen  perhaps  through  a  feeling  of  insecurity 
engendered  by  the  exigencies  of  war  time  meas- 
ures. There  is  ample  scope  for  energy  in  this 
direction.  Oversea  musical  instrument  traders 
look  to  us  to  satisfy  their  growing  trade  de- 
mands, and  if  we  cannot  altogether  meet  the 
situation,  we  are  now  in  a  position  to  consid- 
erably increase  our  output  for  export.  As  a 
matter  of  fact  oversea  trade  prospects  could 
not  be  better,  if  report  be  true  that  orders  and 
inquiries  from  abroad  have  of  late  shown  a  big 
increase.  There  is  the  field;  it  is  up  to  British 
manufacturers  to  cultivate  it  by  persistent  ad- 
vertising, and  other  useful  methods  of  making 
known  the  quality  and  value  of  their  wares. 
Soliciting  Orders  for  After-the-War  Delivery 

Significant  of  the  times  is  the  announcement 
by  a  British  manufacturer  of  gramophone  parts 
that  special  quotations  are  open  to  firms  who 
place  orders  now  for  after-war  delivery.  This 
is  an  excellent  idea — one  that,  while  preserv- 
ing a  more  or  less  new  enterprise,  at  the  same 
time  serves  as  a  strong  foundation  against 
possible  future  enemy  competition.  It  will  at 
least  help  to  frustrate  their  plans,  which  we  are 


told  exist,  and  the  idea  should  therefore  receive 
hearty  support  from  all  sections  of  the  trade. 
We  hear  a  good  deal  regarding  expressions  of 
disinclination  ever  again  to  trade  with  the  Ger- 
mans, and  though  perforce  we  must  treat  such 
views  in  a  liberal  spirit,  the  present  undoubted- 
ly affords  an  excellent  opportunity  to  put  them 
into  practical  effect. 

Columbia  Company's  "Personnel" 

The  personnel  of  the  recently  registered 
Columbia  Graphophone  Co.,  Ltd.,  has  a  par- 
ticular and  intimate  interest  for  the  members  of 
the  talking  machine  industry.  The  chairman 
of  the  new  company,  Sir  George  Croydon  Marks, 
M.P.,  etc.,  is  probably  the  greatest  British  au- 
thority on  patent  and  trademark  law.  With  a 
close  association  with  the  talking  machine  in- 
dustry since  its  infant  days,  Sir  George  enjoys 
a  unique  knowledge  of  its  conditions  and  re- 
quirements and  his  renewed  relationship  with 
our  trade  through  the  chairmanship  of  the 
Columbia  Co.  is,  therefore,  all  the  more  welcome. 

The  managing  director  is  Louis  Sterling,  one 
of  the  best-liked  men  in  our  trade,  and  a  man 
whose  word  is  his  bond.  There  is  no  individual 
in  the  talking  machine  trade  whose  personal 
judgment  is  more  sought  after  by  all  and  sun- 
dry, when  faced  with  difficult  commercial  prob- 
lems. Unquestionably,  as  the  active  head  of 
Columbia  he  is  the  right  man  in  the  right  place. 

James  C.  Goff,  whose  pioneer  work  as  British 
manager  of  the  Gramophone  Co.,  Ltd.,  and  his 
more  recent  advisory  co-operation  with  the 
Columbia  Co.,  is  almost  too  well  known  to  need 
special  mention,  has  been  elected  to  the  board 
of  directors. 

A  fourth  director  is  John  Withers,  the  great 
authority  on  copyright  law,  whom  the  trade  will 
remember  for  his  activities  when  he  so  ably 
and  successfully  represented  most  of  our  record 
manufacturers  in  their  fight  to  secure  an  equit- 
able copyright  act. 

The  remaining  member  of  the  board  of  di- 
rectors is  James  Van  Allen  Shields,  who  is  one 
of  the  pillars  of  Columbia,  having  been  asso- 
ciated with  the  company  through  seventeen 
years  of  its  British  history. 
New  Catalog  of  "His  Master's  Voice"  Records 

The  "His  Master's  Voice"  Co.  have  issued, 
for  trade  use  only,  a  new  numerical  catalog  of 
records  which  include  all  issues  up  to  March 
this  year.  Agents  of  the  company  have  received 
a  copy  and  doubtless  will  make  good  business 
use  of  it  in  quoting  record  numbers  when  or- 
dering. That  is,  of  course,  the  purpose  of  the 
book,  and  this  should  not  be  overlooked  by 
dealers,  as  it  greatly  facilitates  the  despatch-  of 
their  requirements. 

Sale  of  Polyphone  Supply  Co.,  Ltd. 

The  German  directors  of  the  new  Polyphone 
Supply  Co.,  Ltd.,  talking  machine  factors,  hav- 
ing been  interned  some  while  ago,  the  business 
naturally  came  under  official  notice  of  sale. 
We  are  more  than  pleased  to  announce  that 
the  purchaser  is  our  old  friend,  Robert  Willis, 


who  has  conducted  a  successful  gramophone 
factoring  trade  for  many  years  at  44  Berness 
street,  this  city.  While  carrying  on  the  new 
Polyphone  business  much  on  the  same  lines  as 
before,  we  learn  that  it  is  Mr.  Willis'  ulti- 
mate intention  to  consolidate  the  two  under  one 
roof,  and  as  one  company,  in  order  the  better 
to  facilitate  a  trade  service  second  to  none 
for  efficiency  in  the  industry.  It  may  be  men- 
tioned that  the  company  has  always  made  a 
point  of  carrying  a  large  and  completely  up- 
to-date  stock  of  Columbia,  Regal,  Winner  and 
Zonophone  records  in  particular,  and  a  few 
other  makes  in  general.  Mr.  Willis  possesses 
what  one  may  term  a  keen  business  perspec- 
tive eye,  and  we  are  not  therefore  surprised 
that,  notwithstanding  the  paucity  of  machines, 
he  is  as  well  equipped  in  machine  stocks  as 
most  firms.  On  this  subject,  however,  little 
can  be  said  at  the  moment,  but  we  may  rest 
assured  that  whatever  the  position,  this  enter- 
prising firm  will  not  leave  their  dealers  with- 
out supplies  if  it  is  at  all  avoidable.  Your 
correspondent  takes  this  opportunity  of  extend- 
ing to  Mr.  Willis  hearty  congratulations  upon 
his  new  business  acquisition  and  future  success. 
Begin  Manufacture  of  Motors 

It  is  doubly  pleasurable  these  times  of  al- 
most insuperable  difficulties  connected  with 
metal  goods  manufacture  to  place  on  record 
yet  another  development  having  for  its  ultimate 
object  the  permanent  breaking  of  that  gramo- 
phone monopoly  held  by  enemy  firms  in  the 
past.  This  time  it  is  the  Johnson  Talking  Ma- 
chine Co.,  Ltd.,  of  Liverpool  and  Birmfng- 
ham,  who  merit  our  congratulations.  A  fac- 
tory, adequately  equipped  for  the  purpose  of 
making  gramophone  motors,  was  secured  some 
time  ago,  and  it  is  welcome  news  to  learn  that 
its  first  supply  of  this  very  necessary  machine 
adjunct  is  in  the  hands  of  the  firm's  customers. 
At  some  later  date  we  shall  doubtless  learn 
of  the  difficulties  which  have  so  successfully 
been  surmounted,  for  by  all  accounts  the  John- 
son Motor  is  well  up  to  the  average  as  regards 
finish  and  efficiency.  Owing  to  shortage  of 
metal  and  labor,  it  is  not  yet  possible  to  pro- 
duce any  very  substantial  quantity,  but  we  are 
assured  future  prospects  are  not  without  hope 
of  improvement  in  that  respect.  The  all-im- 
portant point  is  that  we  shall  be  self-dependent 
for  post-war  supplies  of  motors.  And  that's 
everything! 

Clarion  Record  Prices  Raised 

The  Clarion  Manufacturing  Co.  announces 
an  increase  in  the  price  of  their  cylinder  records 
from  one  shilling  to  thirteen  pence.  This  con- 
cern is  the  only  one  in  this  country  now  making 
cylinder  records. 

Good  Things  in  the  Winner  List 

The  Winner  Gramophone  record  list  for  April 
is  redolent  of  many  good  things  in  the  way 
of  special  issues.  The  bands  of  His  Majesty's, 
First  Life  Guards,  and  Irish  Guards,  Will  Evans 
and  Stanley  Zupino,  Ivor  Foster,  Robert  Carr, 
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the  Elliotts,  and  several  others  of  equal  emi- 
nence contribute  new  items  of  great  selling  in- 
terest to  a  host  of  retailers  here  and  abroad. 
It  is  certainly  a  list  worth  getting. 

•     A  Popular  Song  Number 

The  Shaftesbury  Theatre  play  'Three  Cheers" 
on  "His  Master's  Voice"  records  are  selling,  I 
hear,  like  the  proverbial  hot  cakes.  One  reason 
is  Harry  Lauder  and  Ethel  Levey!  These  two 
prime  favorites  take  a  leading  part  in  the  piece, 
to  the  great  delight  of  big  audiences  daily.  The 
"H.  M.  V."  records  are  recorded  by  the  orig- 
inal artistes,  hence  the  splendid  public  demand. 
Concert  for  Blind  Soldiers  and  Sailors 

Anything  that  tends  to  alleviate  the  distress 
of  our  blind  soldiers  and  sailors  naturally  calls 
forth  spontaneous  support  and  encouragement 
from  all  sources.  It  is  pleasant  therefore  to 
learn  of  the  kind-hearted  action  of  J.  E.  Hough, 
managing  director  of  the  Edison  Bell  Co.,  who, 
under  the  auspices  of  the  National  Sunday 
League,  recently  organized  a  splendid  concert 
at  the  Alhambra  in  aid  of  St.  Dunstan's  Hostel 
for  Blinded  Soldiers  and  Sailors.  From  the 
viewpoint  of  artistic  talent  the  program  was 
one  of  a  high  musical  quality  throughout.  A 
great  number  of  eminent  artists,  most  of  whose 
vocal  achievements  have  long  since  been  crys- 
tallized for  the  benefit  of  gramophonists,  gave 
"freely"  of  their  latest  repertoire.  During  the 
evening  suitable  selections  were  rendered  by  the 
Band  of  H.  M.  Grenadier  Guards,  and  generally 
the  whole  entertainment  was  voted  a  brilliant 
success,  both  musically  and  financially,  the  net 
gain  to  the  hostel  being  close  upon  £500.  This 
gratifying  result  may  largely  be  put  to  the  credit 
of  the  successful  efforts  of  the  organizing  com- 
mittee, which  included  Edward  Hesse,  W.  F. 
Robins,  Percy  Willis  and  last  but  not  least 
J.  E.  Hough.  The  latter  gentleman  took  under 
his  wing  a  number  of  blind  Tommys  as  his 
guests.  In  behalf  of  the  cause  a  fine  speech 
was  made  by  Dr.  Macnamara,  financial  secretary 
to  the  Admiralty.  A  number  of  Mr.  Hough's 
personal  trade  friends  were  present,  and  al- 
together "we  really  spent  a  most  delightful 
evening." 

To  Record  the  Roar  of  Battle? 

It  is  reported  that  suggestions  have  been 
made  to  a  prominent  talking  machine  company 
that  a  staff  of  recording  experts  should  be  des- 
patched to  the  western  battlefield  for  the  pur- 
pose of  recording  the  mighty  roar  and  thunder 
of  our  artillery,  which  is  now  hammerfng  at 
the  Germans.  The  suggestion  does  not  seem 
to  find  much  favor,  owing  to  the  already  at- 
tentuated  state  of  the  company's  recording  staff. 
Restrictions  on  Trade  Literature 

The  new  official  restrictions  governing  the  cir- 
culation of  catalogs,  hand  bills  and  publicity  lit- 
erature in  general  has  for  its  effect  the  economy 
of  paper  and  labor.  It  is  not  permissible  to 
despatch  such  literature  to  the  public  unless 
there  is  an  actual  written  request  to  the  issuing 
firm.  Some  people  are  under  the  impression 
that  this  restriction  also  applies  to  purely  trade 


circulation,  and  it  must  therefore  be  clearly 
defined  that  as  between  one  section  of  the  trade 
and  another,  for  instance,  manufacturer  to  factor 
or  factor  to  dealer,  the  order  does  not  apply. 
Thi's  is .  made  clear  by  the  following  clause: 
"No  person  shall  on  or  after  March  10,  1917, 
despatch  or  cause  to  be  delivered  to  any  per- 
son, through  the  post  or  otherwise,  any  trades- 
man's catalogs  or  price  list,  or  any  advertising 
circular,  unless  a  request  has  been  made  by  or 
on  behalf  of  that  person  in  writing  for  the  des- 
patch or  delivery  thereof;  provided  that  noth- 
ing in  this  provision  shall  prevent  the  despatch 
or  delivery  of  catalogs  or  price  lists  by  traders 
to  trader#»for  the  purpose  of  their  trade,  or 
the  despatch  or  delivery  of  catalogs  or  price 
lists  to  persons  abroad." 

New  House  Organ  Proves  a  Success 

By  the  many  letters  of  appreciation  which 
the  Gramophone  Co.  have  received,  it  is  pretty 
evident  that  their  chatty  little  house  organ,  The 
Voice,  has  proved  of  exceptional  value  and  in- 
terest to  their  dealers.  The  third  issue  just 
to  hand  reflects  this  expression  of  opinion  in 
a  marked  degree.  Of  the  many  useful  and  in- 
structive articles  it  contains,  mention  should  be 
made  of  those  dealing  with  the  motor  mechan- 
'ism  of  the  gramophone,  points  on  window  dis- 
play, salesmanship,  and  retail  advertising.  Most 
of  the  articles  are  illustrated,  and  altogether 
The  Voice  is  produced  in  a  manner  best  cal- 
culated not  only  to  awaken  interest,  but  to  en- 
courage the  dealer  to  adopt  in  the  conduct  of 
his  business  the  many  useful  tips  outlined. 
Limit  Set  on  Needle  Purchases 

An  urgent  request  is  made  to  "His  Master's 
Voice"  dealers  not  to  allow  any  customer  to 
purchase  more  than  200  needles  at  one  time. 
This  is  owing  to  the  very  grave  shortage  of 
raw  material,  and  it  is  more  than  possible  that, 
as  a  result,  the  future  supply  of  needles  will 
have  to  be  very  considerably  curtailed.  As 
it  is  prices  have  gone  up  enormously  of  late, 
and  a  further  rise  may  soon  be  necessary. 
Change  in  Zonophone  Prices 

The  British  Zonophone  Co.  has  announced 
to  their  dealers  that  no  change  is  contemplated 
in  the  price  of  Zonophone  records. 

Record  Demand  Exceeds  Output 

Evidence  that  no  idle  capacity  exists  in  the 
gramophone  record  trade  to  any  great  extent 
is  furnished  by  the  British  Gramophone  Co., 
Ltd.  So  great  has  been  the  call  for  records 
that,  nothwithstanding  very  favorable  facilities 
of  output,  as  compared  with  the  unfavorable 
position  of  a  number  of  other  concerns,  it  be- 
came necessary  to  limit  for  one  month  the 
usual  new  issues  in  an  endeavor  to  catch  up 
on  orders  in  hand.  Hence  for  March  no  list 
■was  issued.  The  latest  program  to  hand  in- 
sures the  continuity  of  publication  by  the  sim- 
ple expedient  of  dubbing  it  the  March-April 
list.  As  may  be  expected,  it  is  overflowing  with 
choice  selections  of  charming  variety.  A  faith- 
ful and  regular  contributor  is  Sidney  Coltham, 
whose  sweet  tenor  rings  out  entrancingly  "Fare- 


Soundboxes 
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well"  and  "Romance,"  from  Mignon,  in  addi- 
tion to  the  rendition  of  two  ballads.  The  king 
of  instruments  is  represented  by  two  Sullivan 
fantasies,  "The  Mikado"  and  "Iolanthe,"  the 
contributions  of  Miss  Mary  Law.  In  bands  we 
are  treated  to  the  Black  Diamonds,  which  or- 
ganization plays  brilliantly  Parts  I  and  II  of 
the  "Ballet  Egyptian,"  the  "Colonel  Bogey" 
march  and  "Semper  Fidelis."  Several  popular 
airs  are  rendered  by  the  Royal  Cremona  Or- 
chestra. Of  vocalists  we  have  Peter  Dawson, 
Tom  Foy,  Florrie  Forde,  Herbert  Payne  and 
a  number  of  others,  while  "The  Deep  Blue  Sea," 
and  "Church  Bells,"  introducing  "Caller  Her- 
rin"  and  "Abide  With  Me"  as  concertina  solos 
by  James  Hume  completes  a  very  fine  program. 
Removal  of  Pathe  Freres,  Ltd. 

Preparatory  to  their  move  from  Lamb's  Con- 
duit street  to  81  City  road,  Messrs.  Pathe 
Freres,  Ltd.,  made  a  clearance  of  all  old  stock, 
consisting  of  many  different  kinds  of  cabinet 
and  ordinary  machine  models.  The  prices  were 
tempting  enough  to  insure  a  quick  sale. 

Definite  announcement  is  shortly  to  be  made 
regarding  the  company's  new  works  at  West 
Drayton,  which,  at  the  time  of  writing,  are  prac- 
tically ready  for  occupation. 

Excellent  Variety  of  Tip  Top  Records 

A  splendid  variety  of  Tip  Top  records  con- 
tinue to  make  their  appearance  from  "His  Mas- 
ter's Voice"  factory.  The  latest  supplementary 
list  is  replete  with  choice  items,  consisting  of 
standard  favorites  and  the  more  modern  music 
in  both  vocal  and  instrumental  form.  Apart 
from  the  ordinary  monthly  program  it  is  the 
practice  of  the  company  to  issue  a  number  of 
(Continued  on  page  120) 


GRAMOPHONE  RECORDS 


10  Incb  Double  Sided 

"NEEDLE  CUT" 


for 


A  British  Firm  of  Repute 
Manufacturing 

HIGH  CLASS  PRODUCTS 
OFFERS  CLOSE  QUOTATIONS 

5,000  Lots  and  Up  to  CUSTOMER'S  SELECTION 

^"OPENING  ORDERS"  for  sample  1000  "assorted"  "contain- 
ing" 75%  of  Bands  and  Instrumental,  and  25%  of  latest  vocals, 
accepted  and  despatched  at  Bulk  Rates. 

CORRESPONDENCE  INVITED 


Overseas  Keen  Buyers 

—  >-  POINTS  -<  


Repertoire,  nearly  2000  Titles. 

Hundreds  of  Superb  Bands  and  Orchestrals. 

Lightning  Shipments  under  Export  Licenses. 

Packing  by  Experts. 

Real  Rock  Quotations. 

F.  O.  B.  London  or  Port  of  Entry. 


Address 

SOUND 


LONDON.  ENGLAND 


RECORDING  CO.,  Ltd.,  "Export  Dept." 

18-19  Swallow  Street,  Piccadilly 


Cables  "GRAMMA VOX"  London 


120 


THE   TALKING   MACHINE  WORLD 


Right  now  is  a  remarkably  appropriate  time 
for  you  to  write  us  for  particulars. 


(  Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


FROM  OUR  LONDON  HEADQUARTERS— (Continued  from  page  119) 


special  issues  of  topical  musical  plays,  etc.  One 
such  is  "Houp-La,"  a  recent  production  of  some 
merit.  In  this  the  company  has  been  fortunate 
in  securing  the  services  of  the  original  artists, 
who  are  responsible  for  a  series  of  fine  records 
carrying  the  "gems"  of  the  play.  As  usual, 
these  good  things  have  been  freely  advertised 
throughout  the  country,  which  has  resulted  in 
a  very  big  demand  for  the  records. 

American  Patriotic  Airs  on  Records 
Immediately  after  the  news  that  the  United 
States  had  joined  in  the  war  was  received  here, 
the  Columbia  Co.  sent  out  an  announcement  to 
all  dealers,  advising  them  that  plentiful  sup- 
plies of  records  of  American  national  airs:  "The 
Star-Spangled  Banner,"  "Battle  Hymn  of  the 
Republic,"  "National  Emblem  March"  and  other 
popular  selections  were  on  hand  for  immediate 
delivery.  When  the  President's  address  reached 
London  the  records  were  actually  on  sale,  which 
set  a  new  mark  for  quick  work.  Naturally  this 
enterprising  move  was  greatly  appreciated  by 
the  Columbia  trade. 

New  Revue  Music  on  Columbia  Records 
The  Columbia  Co.  announces  the  further  issue 
of  exclusive  "Zig-Zag"  records,  which  served 
to  complete  the  revue  with  the  exception  of 
the  song  of  Shirley  Kellogg  and  Geo.  Robey. 
The  records  include  numbers  by  Dalphne  Pol- 
lard, the  American  comedienne,  who  is  with- 
out question  the  hit  of  the  show.  She  sings: 
"I  Want  Someone  to  Make  a  Fuss  Over  Me" 
and  "I'm  a  Ragtime  Germ."  The  Columbia  Co. 
has  also  announced  their  new  "Vanity  Fair" 
records.  Other  revues  are  also  well  represented 
in  the  Columbia  list. 

Seek  Further  Concessions  on  Exports 
The  question  anent  importation  of  musical  in- 
strument parts  and  accessories  is,  at  the  moment 
of  writing,  receiving  close  attention  by  the 
British  music  trades  industry  committee,  whose 
untiring  efforts  have  already  won  considerable 
concessions  from  the  Government.  It  is  per- 
haps not  good  for  the  industry  to  embark  upon 
a  very  strenuous  campaign  of  protest,  since  all 
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must  recognize  that  any  official  restriction 
placed  upon  its  activity  is  essentially  one  of 
necessity.  But  a  diplomatic  and  strong  protest 
against  any  attempt  to  threaten  its  existence 
is  not  only  permissible,  but  necessary  to  re- 
serve the  gramophone  trade  some  nucleus  of 
its  good  will  upon  which  to  build  a  healthy 
structure  for  prosperous  post-war  development. 
We  are  therefore  glad  to  know  that  the  trade 
committee  has  secured  some  such  recognition 
from  the  Government  in  that  a  substantial,  if 
inadequate,  tonnage  is  still  allocated  for  the 
import  and  exportation  of  musical  instruments 
and  parts  thereof. 

A  Further  Draft  on  Labor 
A  new  bill  has  been  introduced  by  the  gov- 
ernment whereby  the  director  of  national  serv- 
ice is  enabled  to  secure  labor  from  the  less 
important  industries  for  transference  on  work 
of  greater  national  importance.  It  just  means 
that  an  industry  like  the  gramophone  trade 
must  further  dilute  its  labor  and  thus  be  in  a 
position  when  the  time  comes  to  release  those 
members  of  their  staff  who  are  likely  to  prove 
more  useful  in  other  industries.  Fortunately 
a  process  of  dilution  by  the  introduction  of 
female  labor  has  been  going  on  since  we  first 
raised  the  question  of  its  advisability  in  these 
columns,  so  that  if  the  worst  comes  to  the 
worst  the  labor  problem  in  this  industry  will 
not  be  so  serious  as  it  might  have  been. 
Parcels  Post  to  German  East  Africa 
Places  in  the  southern  part  of  German  East 
Africa  are  now  open  for  the  transmission  of 
parcels.  So  announces  the  Postmaster-General. 
Quick  work,  this,  and  one  which  Uncle  Sam 
will  realize  is  a  John  Bull  gol  darn-ten-cent 
move,  with  a  vengeance. 


INSTALL  LARGE  PLATING  PLANT 

Jones    Central    Recording    Laboratories  Now 
Complete  in  Every  Branch  of  Manufacture 


"We  have  just  added  to  our  equipment  a  large 
plating  plant,  which  is  now  being  installed,"  said 
Earle  W.  Jones,  of  the  Jones  Central  Recording 
Laboratories,  New  York.  "With  the  installation 
of  this  plant  our  laboratories  are  now  complete, 
from  the  making  of  the  wax  to  the  manufacture 
of  the  finished  product. 

"We  have  just  affiliated  ourselves  with  a  very 
large  concern,  who  will  press  all  our  records. 
This  company  is  equipped  to  turn  out  any  quan- 
tity of  records  and  by  concentrating  our  press- 
ing in  one  plant  we  are  able  to  secure  maxi- 
mum efficiency  and  reduce  our  costs  materially. 

"We  have  been  flooded  with  inquiries  from 
responsible  concerns  who  are  desirous  of  se- 
curing a  high-class  line  of  commercial  records 
and  after  inspecting  our  laboratory  and  equip- 
ment they  have  completed  negotiations  with  us 
for  the  manufacture  of  regular  monthly  lists  of 
records.  They  have  recognized  the  fact  that 
we  can  supply  them  with  a  line  of  records  that 
embody  tone  quality  and  sonority  at  a  price 
much  cheaper  than  they  can  produce  them  in 
their  own  laboratories  and  without  entailing 
the  expense  of  installing  an  equipment." 


The  Columbia  Graphophone  Co.  used  in  a 
recent  issue  of  the  Saturday  Evening  Post 
an  illustrated  full  page  advertisement  under  the 
heading  of  "Tone."  The  text  of  this  adver- 
tisement emphasizes  the  tone  qualities  of  the 
Columbia  Grafonola,  calling  attention  to  the 
brilliant  and  natural  tone  which  characterizes 
the  reproduction  of  records  on  this  machine. 
The  illustrations  used  are  the  Columbia  sound 
box  and  the  Columbia  Grafonola  200. 


NEW  EDISON  PHONOGRAPHS  IN  DEMAND  IN  CALIFORNIA 


Shipment  of  New  Edison  Machines  for  Carl  G.  Strock,  Santa  Ana,  Cal. 
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PLANS  FOR  ATTRACTING  TALKING  MACHINE  TRADE 

Some  Interesting  Suggestions  on  How  to  Attract  People  to  the  Store  That  May  Prove  of  Value — 
Taking  Advantage  of  Visits  of  Noted  Artists— Other  Valuable  Hints 


"Special  Plans  for  Attracting  Trade"  is  the 
title  of  the  following  interesting  article  appear- 
ing in  "Merchandising  Helps  for  Victor  Deal- 
ers," a  valuable  publication  issued  by  the  New 
York-Chicago  Talking  Machine  Co.,  Victor  dis- 
tributors : 

"Among  the  many  plans  that  have  been  used 
by  Victor  dealers  to  attract  people  to  the  store 
we  have  space  here  only  for  a  few,  but  these 
will  serve  as  suggestions — a  foundation  upon 
which  you  can  construct  business-bringing  plans 
of  your  own. 

"One  reason  why  people  do  not  come  to  your 
store  to-day  is  because  they  can  come  to-morrow 
or  the  next  day  just  as  well,  and  so  since  they 
can  come  any  time,  to-morrow  and  the  next  day 
become  next  week  and  next  month  and  finally, 
in  many  cases — never!  All  of  these  special  plans 
are  designed  to  get  immediate  action,  and  so 
the  attraction  advertised  is  always  stated  to  be 
for  a  certain  day,  or  a  certain  hour,  just  as 
department  stores  feature  in  their  advertise- 
ments certain  goods  than  can  only  be  purchased 
'to-morrow'  or  'from  10  to  12.'  To  get  business 
to-day  you  must  get  the  crowd  to-day. 

"Free  entertainments  of  any  kind  are  attrac- 
tive and  hence  many  Victor  dealers  send  out  at 
frequent  intervals  to  machine  prospects  and 
record  customers  invitations  to  talks  on  the 
operas,  or  to  an  hour  with  some  celebrated 
singer.  The  day  and  hour  when  opera  or  singer 
will  be  featured  is>  stated  in  the  invitation.  To 
serve  as  an  introduction  to  each  record  and  to 
keep  the  audience  in  touch  with  the  story  some 
member  of  the  sales  organization  posts  himself 
on  the  opera  that  is  being  presented  and  de- 
scribes the  action  of  the  piece  during  the  in- 
terval between  the  playing  of  each  record,  or 
the  story  itself  can  be  read  to  .the  audience  from 
the  Victor  Book  of  the  Opera. 


"If  the  records  of  some  famous  singer  are  be- 
ing featured  the  speaker  prepares  an  interesting 
talk  on  the  artist  in  question,  the  author  of  the 
song,  the  composer,  etc.  Sufficient  information 
for  the  preparation  of  these  little  introductory 
talks  will  be  found  in  the  complete  catalog  of 
Victor  records,  in  the  Book  of  the  Opera  and  in 
your  file  of  the  Voice  of  the  Victor. 

"When  some  famous  artist  or  opera  company 
is  billed  to  appear  in  your  city  feature  the  rec- 
ords of  the  singer  or  the  opera  in  your  window 
for-  a  week  before  the  performance  and  use 
photographs  liberally  in  your  window  display, 
also  the  special  window  cards  and  other  dis- 
play advertising  matter  that  you  can  secure 
from  the  manager  in  charge  of  the  tour. 

"Invite  your  customers  by  special  invitation 
or  newspaper  advertisements  to  daily  concerts 
at  stated  hours  giving  them  a  list  of  records 
that  will  be  played. 

"Include  printed  slips  in  all  packages  sent 
out  from  your  store  a  week  before  and  after 
the  opera  or  concert,  reading:  'You  can  hear 
John  McCormack  on  the  Victor  whenever  you 
wish' — assuming  that  John  McCormack  is  the 
artist  who  is  billed  to  appear  in  your  city. 

"If  your  city  ordinance  permits  of  it  suspend 
a  painted  banner  across  the  street  in  front  of 
your  store,  reading:  'Alma  Gluck  will  appear  in 
but  one  performance  at  the  Opera  House.  You 
can  hear  her  many  tirrres  at  home — but  only 
through  the  Victor.' 

"In  short,  whenever  the  people  of  your  city 
are  interested  in  a  particular  musical  treat  seize 
that  opportunity  to  remind  them  that  all  the 
world's  greatest  musical  masterpieces  can  be 
enjoyed  over  and  over  again,  at  home,  through 
the  medium  of  the  Victor. 

"The  managers  of  moving  picture  houses  have 
found  it  profitable  to  give  special  performances 


for  children  (usually  on  Saturdays  from  10  to  12) 
when  films  picturing  fairy  tales  like  'Jack  and 
the  Bean  Stalk,'  'Alice  in  Wonderland,'  etc.,  are 
shown.    There  is  a  suggestion  in  this  for  you. 

"Invite  mothers  to  bring  the  little  ones  to 
your  store  at  a  stated  time  on  Saturday  morning 
and  promise  them  an  enjoyable  'Children's  Hour 
with  the  Victor.'  You  will  find  among  the  rec- 
ords of  Elizabeth  Wheeler,  Olive  Kline,  Elsie 
Baker,  Christine  Miller,  Pauline  Potter  and 
Georgene  Faulkner,  dozens  of  selections  that 
will  amuse  the  children  and  their  parents,  too." 


PAR=0=KET  RECORDS  IN  DEMAND 

Kansas  City,  Mo.,  May  7. — Richards  &  Conover, 
hardware  jobbers  of  this  city,  report  a  ready 
sale  for  Par-O-Ket  records  in  this  territory. 
There  seems  to  be  a  steadily  increasing  demand 
for  a  first-class,  medium-priced  record  and  the 
dealers  are  apparently  well  satisfied  with  the 
tone  quality  of  this  record. 

The  Steinola  Phonograph  Co.,  of  this  city,  has 
recently  issued  a  catalog  featuring  its  line  of 
machines,  a  full  page  of  which  is  devoted  to 
Par-O-Kets,  which  are  distributed  in  this  ter- 
ritory by  the  Steinola  Co. 


NEW  MUSICAL  SETTING  OF  AMERICA 

The  Paroquette  Record  Manufacturing  Co., 
New  York,  has  called  the  attention  of  its  deal- 
ers to  the  fact  that  its  new  list  for  May  con- 
tains the  record  of  the  national  anthem  "Amer- 
ica" set  to  new  music.  This  setting  has  had 
wide  acceptance  by  patriotic  organizations 
all  over  the  United  States  and  was  sung  re- 
cently by  the  Daughters  of  the  American  Revo- 
lution at  their  National  Congress.  It  is  now 
being  used  regularly  by  a  large  number  of 
schools,  colleges  and  community  choruses,  etc. 

This  new  arrangement  was  composed  by 
James  J.  McCabe,  district  superintendent  of 
schools  in  New  York  City.  The  vigor  and  sim- 
plicity of  this  new  melody  is  winning  favor. 
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LATEST  PATENTS  RELATING  TO  TALKING 
MACHINES  AND  RECORDS 


Washington,  D.  C,  May  5. — Recorder  Repro- 
ducer Device. — Clinton  E.  Woods,  Bridgeport, 
Conn.,  assignor  to  the  American  Graphophone  Co., 
same  place.    Patent  No.  1,218,918. 

This  invention  relates  to  talking  machines  em- 
ployed interchangeably  for  recording  and  repro- 
ducing, and  commonly  known  as  "dictation  ma- 
chines." A  well-known  form  of  such  dictation 
machines  is  shown  in  the  Macdonald  U.  S.  Pat- 
ent No.  1,100,024,  dated  June  16,  1914,  in  which 
the  recorder-reproducer  "head"  is  mounted  on  a 
suitable  carriage  that  travels  along  the  cylinder, 
and  has  a  single  diaphragm  equipped  with  both 
a  recording  stylus  and  a  reproducing  stylus  dis- 
posed in  alinement  in  the  vertical  plane  at  right 
angles  to  the  axis  of,  the  rotating  cylinder;  and 
by  shifting  said  recorder-reproducer  backward 
or  forward  in  said  plane,  either  stylus  is  thrown 
out  of  engagement  while  the  other  is  brought 
into  operative  position,  or  the  head  is  put  into 
neutral  position  with  both  styli  out  of  engage- 
ment. 

In  dictating  to  such  machines,  it  is  frequently 
desirable  to  interrupt  the  dictation  and  listen  to 
the  words  just  recorded.  This  may  be  done, 
after  first  putting  the  recorder-reproducer  into 
its  neutral  position,  by  sliding  the  carriage  back- 
ward (along  the  cylinder)  the  desired  distance, 
and  then  bringing  the  reproducing  stylus  into 
position.  However,  it  is  quite  a  delicate  and 
difficult  operation  to  slide  the  head  backward 
just  the  right  distance;  and  therefore  so-called 
"back-spacers"  have  been  devised,  by  which  the 
head  is  moved  in  reverse  direction  one  step  at 
a  time.  Again,  upon  resuming  the  dictation, 
after  listening  to  the  reproduction,  the  operator 
is  liable  to  bring  the  recording  stylus  into  con- 
tact with  an  already  recorded  portion  of  the 
cylinder,  thus  destroying  the  record  -  already 
made;  or,  in  making  sure  to  avoid  this,  the  car- 
riage is  liable  to  be  advanced  too  far,  with  an 
unnecessary  sacrifice  of  recording  space.  To 
avoid  these  troubles,  so-called  "forward  spacing" 
devices  have  been  designed.  The  Object  of  the 
present  invention  is  to  attain  the  same  results 
of  back  spacing  and  forward  spacing,  without 
having  to  complicate  the  machine  with  special 
mechanisms  for  that  purpose. 

The  present  invention  consists  in  locating  the 
two  styli  out  of  the  alinement  referred  to — that 
is,  in  placing  the  recording  stylus  somewhat  in 
advance  of  the  reproducing  stylus,  so  that  by 
merely  shifting  from  the  recording  position  to 
the  reproducing  position — and  without  sliding 
the  carriage — the  reproducing  stylus  is  at  once.' 


behind  where  the  recorder  has  just  been  operat- 
ing; and  then  the  operator  can  readily  listen 
tc  what  he  has  just  been  dictating;  and,  when 
such  reproduction  is  finished,  the  mere  bringing 
of  the  recording  stylus  into  position  insures 
that  it  shall  engage  the  cylinder  far  enough  in 
advance  not  to  destroy  any  portion  of  the  rec- 
ord already  made. 

As  the  present  invention  is  to  be  applied  to 
the  rectilinearly  reciprocatory  "head"  of  dicta- 
tion niachines  of  the  general  type  shown  in  said 
Macdonald  Patent  No.  1,100,024,  and  also  in  Pat- 
ents Nos.  -842,897,  874,973,  1,003,625,  1,067,933, 
and  1,100,755,  it  is  unnecessary  to  set  forth  here- 


in the  various  features  of  construction  and  ar- 
rangement there  shown;  and  the  present  inven- 
tion will  be  fully  understood  in  connection  with 
the  prior  patents- aforesaid  and  the  single  figure 
of  the  annexed  drawing. 

This  drawing  is  a  plan  view  representing  con- 
ventionally and  in  full  lines  a  portion  of  a  partly 
recorded  cylinder  and  the  head  with  its  dia- 
phragm carrying  the  two  styli  (the  latter  indi- 
cated in  dotted  lines).  The  reproducing  posi- 
tion into  which  the  diaphragm  is  shifted  is  in- 
dicated by  dotted  lines. 

Attachment  for  Phonographic  Reproducers. — 
Edmund  Gollmer,  New  Ulm,  Tex.  Patent  No. 
1,219,934. 

This  invention  relates  to  new  and  useful  im- 
provements in  attachments  for  phonographic  re- 
producers, and  the  principal  object  of  the  in- 
vention is  to  provide  a  damper  adapted  to  be 
applied  to  reproducers  to  eliminate  the  crackling 
and  grinding  noises  usually  accompanying  the 
use  of  such  instruments. 

Another  object  is  to  provide  a  device  which 
will  effectively  bring  out  the  tones  accurately 
and  clearly  and  which  will  eliminate  other  dis- 
turbing noises.  A  further  object  of  the  inven- 
tion is  to  provide  an  attachment  which  may  be 
made  of  cork,  felt  or  other  soft  resilient  mate- 
rial which  will  effectively  take  up  the  undesir- 
able vibrations  of  the  diaphragm. 

Figure  1  is  a  side  view  in  elevation  of  a  re- 
producer showing  this  improved  device  applied 
thereto;    Fig.   2   is    a   vertical    sectional"  view 


Gollmer 


through  the  reproducer  on  line  2 — 2  of  Fig.  1 
showing  the  diaphragm  in  elevation  and  also 
showing  the  stylus  bar  in  elevation,  and  Fig.  3 
is  a  perspective  view  of  the  attachment. 

Talking  Machine.— Joseph  B.  Marshall,  Bridge- 
port, Conn.,  assignor  to  the  Rex  Talking  Ma- 
chine Corp.;  Wilmington,  Del.  Patent  No. 
1,219,753. 

"This  improvement  in  talking  machines  relates 
more  particularly  to,  the  means  for  supporting 
and  connecting  the  tone  arm  so  as  to  secure 
the  "desired  limited  lateral  and  vertical  oscilla- 
tory movement  thereof  in  a  simple,  convenient 
and  efficient  manner. 

In  the  accompanying  drawings,  Figure  1  is  a 
broken  sectional  side  elevation  of  a  part  of  a 


talking  machine.-  embodying  the  improvements; 
Fig.  2  is  a  sectional  side  /view  taken  on  the  line 
2 — 2  of  Fig.  1;  Fig.  3  is  an  irregular  vertical  sec- 
tional view  taken  through  the  parts  shown  in 
Fig.  2;  Fig.  4  is  a  bottom  plan  view  of  the  parts 
of  the  improvement  directly  connected  with  the 
tone  arm,  and  Fig.  5  is  a  top  plan  view  of  the 
tone  arm  supporting  device  to  be  fixed  on  the 
deck  ojbthe  machine. 

Graphophone. — Philip  Majorana,  Louisville, 
Ky.    Patent  No.  1,219,752. 

This  invention  relates  to  an  instrument  for 
reproducing  sounds  through  the  medium  of  a 
record  impressed  on  a  tape  or  ribbon. 

Sound  reproducing  machines  now  in  general 
use,  utilizing  cylinder,  or  disc  records,  can  play 


but  a  limited  time,  two  to  four  minutes,  their 
bulk  prohibiting  the  use  of  records  which  would 
play  for  a  longer  time. 

An  object  of  this  invention  is  to  provide  an 
instrument,  and  a  record  therefor,  which  will 
play  for  an  extended  period  of  time. 

Another  object  is  the  provision  of  an  instru- 
ment having  a  resonance  chamber  underlying 
the  record  at  the  point  where  the  reproducing 
stylus  contacts  with  the  record. 

A  further  object  is  the  provision  of  a  record 
bearing  medium  comprising  a  rectilinear  strip 
having  a  plurality  of  records  indented  on'  each 
side  thereof. 

Referring  to  the  drawing  wherein  similar  ref- 
erence characters  designate  like  parts  in  the  sev- 


eral views,  Figure  1,  is  a  front  elevation  of  an 
embodiment  of  the  invention;  Fig.  2,  a  plan; 
Figs.  3  and  4  are  respectively,  end  views;  Fig. 
5,  a  central  longitudinal  section  of  the  resonance 
box;  Fig.  6,  a  transverse  section  of  the  resonance 
box;  Fig.  7,  a  longitudinal  central  section  of  the 
spindle  and  associated  bearing;  Fig.  8,  a  per- 
spective view. of  the  record  ribbon. 

Sound  Reproducing  Machine. — Robert  G.  Brown, 
Cincinnati,  O.,  assignor  to  John  E.  Strietelmeier, 
same  place.    Patent  No.  1,221,003. 

This  invention  relates  to  mechanisms  for 
automatically  re-playing  any  given  record  on 
a  phonograph  and  an  object  of  the  herein  illus- 
trated specific  embodiment  of  this  invention  is 
to  provide  a  mechanism  that  will  normally  be 
entirely  free  from  the  turn-table,  but  which  by 
an  appropriate  electrical  or  mechanical  latch 
will  be  thrown  into  engagement  with  said  turn- 
table so  as  to  derive  motion  therefrom  and 
to  utilize  this  motion  for  resetting  the  tone  arm 
and  finally  for  automatically  again  disconnecting 
from  the  turn-table. 

Another  object  is  to  utilize  a  lever  fulcrume'd 
at  two  or  more  points  and  constructed  to  swing 


7^T  . 

about  its  one  fulcrum  to  effect  a  re-latching 
of  the  trip-mechanism,  and  then  to  utilize  its 
other  fulcrum  in  disconnecting  the  transmission 
mechanism. 

A  further  object  of  this  invention  is  to  pro- 
vide an  attachment  embodying  an  electrical  or 
mechanical  trip  effective  at  the  conclusion  of 
a  record  to  throw  a  certain  operating  mechan- 
ism into  action,  preferably  by  turn-table  power, 
so  as  to  lift  the  stylus  and  replace  it  at  the 
beginning  of  the  record,  and  to  combine  said 
mechanism  with  means  for  automatically  effect- 
ing a  disconnection  from  the  turn-table,  and 
also  with  an  adjusting  instrumentality  capable 
of  determining  the  number  of  such  re-playing 
operations. 

Figure  1  is  a  plan  view  diagrammatically  illus- 
trating a  conventional  sound  arm,  record  and 
turn-table  with  this  invention  as  an  attachment 
applied  thereto.  Fig.  2  is  an  enlarged  plan 
of  a  mechanism  embodying  this  improvement. 
Fig.  3  is  a  front  elevation  thereof.    Fig.  4  is 
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a  left-end  elevation  with  the  casing  in  section. 
Fig.  5  is  a  plan,  similar  to  Fig.  2,  showing  the 
transmission  unit  in  its  tripped  motion-receiving 
position,  and  showing  some  of  the  parts  broken 
away  to  more  clearly  show  the  details  of  the 
escapement  device.  Fig.  6  is  a  right  end  eleva- 
tion, with  the  casing  in  section.  Fig.  7  is  a 
front  elevation,  with  the  casing  in  section  to 
more  fully  show  the  brake  mechanism.  Fig. 

8  is  a  detailed  elevation  of  the  counting  wheel 
showing  its  beveled  ratchet-releasing  nose.  Fig. 

9  is  a  plan  of  the  sound-conveying  arm  and 
modified  construction  of  stop-mechanism. 

Phonograph.— Peter  Weber,  Orange,  N.  J.,  as- 
signor to  New  Jersey  Patent  Co.,  West  Orange, 
N.  J.    Patent  No.  1,220,480. 

This  invention  relates  to  phonographs,  and 
particularly  to  the  type  in  which  the  relative 
feed  between  the  reproducing  stylus  and  the 
record  is  obtained  by  the  shifting  of  the  record 
mandrel  axially  past  the  reproducer  which  is 
stationary,  although  the  invention  is  not  limited 
as  to  all  its  features  to  a  phonograph  having 
an  axially  movable  mandrel.  Among  the  ob- 
jects of  the  invention  are  the  provision  of  im- 
proved starting  and  stopping  means,  both  man- 
ual and  automatic,  means  for  raising  the  float- 
ing weight  of  the  reproducer  to  withdraw  the 
reproducing  stylus  out  of  operative  position 
when  the  machine  is  stopped,  and  for  at  the 
same  time  withdrawing  the  feed  nut  from  the 
feed  screw,  and  also  improved  means  for  chang- 
ing the  rate  of  feed  of  the  phonograph,  so 
that  the  same  may  be  adapted  to  operate  upon 
different  kinds  of  records,  as,  for  example,  the 
so-called  two-minute  and  four-minute  records. 
The  invention  comprises  the  starting  and  stop- 
ping of  the  rotating  mandrel  by  a  lever  or  other 
simple  manipulative  means,  which,  at  the  same 
time  controls  the  adjustment  of  the  stylus  into 
or  out  of  operative  position,  and  also  the  en- 
gagement or  non-engagement  of  the  feed  nut 
with  the  feed  screw,  this  starting  and  stopping 
lever  being  preferably  mounted  upon  the  trav- 
eling carriage  of  a  movable  mandrel  phonograph, 
which  is  also  provided  with  an  automatic  stop- 
ping means  adapted  to  be  operated  to  stop  the 
rotation  of  the  record,  stop  the  feed,  and  place 
the  stylus  in  inoperative  position  at  a  prede- 
termined point  in  the  travel  of  the  carriage, 
as  at  the  end  of  the  record. 

In  the  drawings,  Figure  1  represents  a  side 
elevation,  partly  in  section,  of  a  phonograph 
embodying  the  invention.    Fig.  2  represents  a 


plan  view  of  the  same.  Fig.  3  represents  an 
end  view  looking  into  the  direction  of  the  ar- 
row in  Fig.  2.  Fig.  4  is  a  cross  section  on  line 
4 — 4  of  Fig.  2,  some  of  the  parts  being  shown 
in  side  elevation.  Figs.  5  and  6  are  details  of 
the  mechanism  shown  in  Fig.  4  for  raising  and 
lowering  the  floating  weight,  the  mechanism 
being  in  such  a  position  in  Fig.  5  that  the  weight 
may  be  lifted,  and  the  lifting  device  in  retracted 
position  being  shown  in  Fig.  6.  Figs.  7  and  8 
are  cross  sections  taken  on  line  7 — 7  of  Fig. 
2,  Fig.  7  representing  the  mechanism  when  the 
machine  is  stopped,  and  Fig.  8  showing  the 
mechanism  when  in  running  position.  Figs. 
9,  10,  11  and  12  are  enlarged  detail  views  of 
the  starting  and  stopping  lever  and  co-operat- 
ing parts  illustrated  in  Figs.  7  and  8,  the  mechan- 
ism being  shown  in  Fig.  12  in  stopped  position, 
in  Fig.  11  in  running  position,  and  in  Figs. 
9  and  10  the  latched  stopping  lever  is  being 
tripped  to  stop  the  mechanism.  Figs.  13  and 
14  are  enlarged  views  similar  to  Figs.  7  and  8, 
the  manually-operated  lever  shown  in  Figs.  9 


to  12  being  omitted  for  clearness.  Fig.  15  is 
an  isometric  view  partly  in  section  of  the  stop- 
ping drum  carried  by  the  mandrel  shaft  shown 
in  Figs.  13  and  14  with  the  coacting  projection 
carried  by  the  stopping  lever.  Fig.  16  is  a  par- 
tial vertical  section  taken  on  line  16 — 16  in  Fig. 
2.  Fig.  17  is  a  side  elevation  of  the  phono- 
graph with  the  casings  inclosing  the  change 
gears  and  the  starting  and  stopping  mechanisms 
in  place  showing  the  operation  of  the  auto- 


matic  stopping  device.  Fig.  18  is  a  partial  plan 
showing  the  adjustment  of  the  stop  contacted 
by  the  starting  and  stopping  device.  Figs.  19 
and  20  are  partial  plan  ,  views  of  the  automatic 
stopping  device  carried  by  the  traveling  car- 
riage, the  carriage  approaching  the  end  of  its 
travel  in  Fig.  20  with  the  stopping  lever  held 
in  latched  position,  the  automatic  stopping  de- 
vice having  contacted  the  stopping  lug  in  Fig. 
19  and  the  latch  being  tripped.  Fig.  21  is 
a  partial  section  taken  on  line  21 — 21  of  Fig.  2, 
and  Fig.  22  is  a  plan  view  made  on  a  larger 
scale  of  the  change  gear  mechanism  shown  in 
Fig.  21,  part  of  the  mechanism  shown  being 
located  beneath  and  part  above  the  bed  plate 
of  the  phonograph,  which  is  not  illustrated  in 
this  figure  for  clearness. 

Sound  Box. — Alva  D.  Jones,  Philadelphia,  Pa., 
assignor  of  one-fifth  to  E.  Hayward  Fairbanks, 
Merchantville,  N.  J.    Patent  No.  1,220,638. 

In  sound  boxes  for  talking  machines,  as  gen- 
erally constructed,  the  sound  reproducing  dia- 
phragm is  held  in  position  by  one  or  more  de- 
tachable annuli  of  rubber  or  similar  material, 
and  the  sound  box  is  composed  of  a  plurality 
of  metallic  and  rubber  parts,  united  by  screws, 
the  various  parts  having  rubber  insulation  be- 
tween them,  whereby  the  cost  of  production 
is  greatly  increased. 

It  is  further  well  known  that  most  sound 
boxes  in  use  emit  a  metallic  or  scratchy  sound 
accompanying  the  reproduction  of  sound  from 
the  sound  reproducing  tablet.  By  this  inven- 
tion the  sound  box  is  constructed  of  a  single 
body  of  rubber  or  similar  suitable  material, 
within  which  is  cast,  mold  or  otherwise  se- 
cured, the  diaghragm  or  disk  and  to  which  the 
stylus  arm  of  the  usual  construction  is  se- 
cured, whereby  the  expense  of  production  is 
reduced  to  a  minimum,  and  a  sound  box  as  a 
whole  is  obtained  which  possesses  marked  ad- 
vantages over  those  of  the  prior  art,  and  where- 
in the  sound  box  body  is  composed  of  a  single, 
integral  piece  of  material.  -.-   

In  carrying  out  this  invention,  the  inventor 


simultaneously  with  the  production  of  the  one 
piece  sound  box  body  and  the  securing  of  thei; 
mica  or  other  diaphragm  therein  also  cast  with- 
in or  to  said  sound  box  body,  the  bearings  in 
which  the  stylus  holder  is  mounted,  and  said 
stylus  holder  is  provided  with  a  novel  construc- 
tion of  jeweled  bearings  by  which  latter  is  at- 
tained a  most  faithful  and  accurate  reproduc- 
tion of  the  sound  to  be  reproduced  or  trans- 
mitted. 

To  the  above  ends,  the  invention  consists  of 
a  novel  method  of  producing  a  sound  box, 
wherein  the  sound  box  body  is  in  one  piece  and 
has  the  mica  disk  or  diaphragm  cast,  molded 
or  otherwise  secured  thereto,  simultaneously 
with  the  production  of  the  sound  box  body,, 
the  bearings  for  the  stylus  arm  being  also  cast 
or  molded  into  or  upon  said  body  portion. 

It  further  consists  of  a  novel  construction 
of  a  sound  box  having  a  one-piece  body  of 
rubber  or  similar  suitable  material  within  which 
the  mica  or  other  diaphragm  is  cast  or  molded, 
without  necessitating  the  employment  of  ex- 
traneous fastening  devices. 

Figure  1  represents  a  side  elevation  of  a  sound 
box  embodying  the  invention.  Fig.  2  represents 
a  section  on  line  x — x  Fig.  1.  Fig.  3  represents 
on  a  reduced  scale  a  section  similar  to  Fig.  2, 
but  showing  the.  sound  box  as  applied  to  the 
coacting  element  of  a  talking  machine,  and 
the  rear  inner  portion  of  the  sound  box  being 
of  softer  rubber  or  similar  material.  Fig.  4 
represents  a  sectional  view  of  a  portion  of  the 
sound  box  seen  in  Fig.  3  on  an  enlarged  scale. 
Fig.  5  represents  a  sectional  view,  partly  in 
elevation,  showing  another  modification  of  the 
invention.  Fig.  6  represents  a  front  elevation 
of  the  mica  or  other  diaphragm  employed,  in 
detached  position.  Fig.  7  represents,  in  detached 
position,  a  perspective  view  of  a  band  which 
may  be  cast  or  molded  in  the  sound  box  body, 
showing  also  the  lugs  for  the  reception  of  the 
bearings  of  the  stylus  holder.  Fig.  8  represents 
a  sectional  view,  partly  in  elevation,  showing 
a  slightly  different  form  of  securing  or  casting 
the  bearings  for  the  stylus  holder  in  the  sound 
box  body.    Fig.  9  represents  a  front  elevation 


on  an  enlarged  scale,  showing  one  manner  of 
mounting  the  bearings  for  the  stylus  holder, 
whereby  a  very  delicate  and  sensitive  reproduc- 
tion of  the  sound  waves  may  be  produced.  Fig. 
10  represents  on  an  enlarged  scale  a  front  ele- 
vation of  a  portion  of  the  stylus  holder  and  its 
adjuncts,  seen  in  Fig.  9.  Fig.  11  represents  a 
sectional  view  of  the  diaphragm  and  its  adjuncts 
showing  the  manner  of  securing  the  stylus  hold- 
er to  said  diaphragm.  Fig.  12  represents  a  sec- 
tional view  of  another  embodiment  of  the  in- 
vention. Fig.  13  represents  a  side  elevation  of 
a  modification.  Fig.  14  represents  a  plan  view 
of  Fig.  13.  Fig.  15  represents  a  section  on 
line  x — x,  Fig.  13.  Similar  numerals  of  refer- 
ence indicate  corresponding  parts  in  the  figures. 
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RECORD  BULLETINS  FOR  JUNE,  1917 


COLUMBIA  GRAPHQPHONE  CO. 

A5954  Fifth  Symphony  (Beethoven).    Part  I,  Andante. 
(Under  the  direction  of  Josef  Stransky), 

Philharmonic  Orchestra  of  New  York 
Fifth  Symphony  (Beethoven).  Part  II,  Andante. 
(Under  the  direction  of  Josef  Stransky), 

Philharmonic  Orchestra  of  New  York 
A5953  Tannhauser     (Wagner),    "Abendstern")  (Eve- 
ning Star.)  Orch.  accomp. .  Pablo  Casals,  'Celist 
Larghetto  from  "Quintet  in  D  Major"  (Mozart). 
Clarinet  and  strings  quartet  accomp., 

Pablo  Casals,  'Cellist 
TWO  AMERICAN  PATRIOTIC  MARCHES 
A2223  American  Republic  March  (Inauguration  March) 

(Thiele)   Prince's  Band 

The  Invincible  Eagle  March  (Sousa), 

Prince's  Band 
DANCE  RECORDS  OF  THE  MONTH 
A5957  For  Me  and  My  Gal — Fox-trot  (Meyer).  Intro- 
ducing   "Yaddie,     Kaddie,     Kiddie,  Kaddie, 

Koo"   Prince's  Orchestra 

The  Century  Girl — Fox-trot  (Herbert).  "Alice 
in  Wonderland."  Introducing  "That  Broad- 
way Chicken  Walk"  (Berlin), 

Prince's  Orchestra 

A5956  The  Century  Girl— Waltz  (Herbert).    "You  Be- 
long   to    Me."      Introducing    "The  Century 

Girl"   Prince's  Orchestra 

Amaryllis — Waltz  (Vecsey). ..  Prince's  Orchestra 
A5950  I'll  Make  You  Want  Me — One-step   (Long  and 
Pelham).     Introducing  (1)   "Have  You  Made 
Your  Mother's  Dream  Come  True?"  (Ward); 
(2)  "It's  Lonesome  Here"  (Milford), 

Prince's  Band 

I've  a  Shooting  Box  in  Scotland — One-step 
(Riggs   and    Porter).     Introducing  "Diabolo" 

(Timberg)   Prince's  Band 

A5951  My  Hawaiian   Sunshine — Fox-trot    (Gilbert  and 

Morgan)   Prince's  Band 

I've  Got  the  Army  Blues — One-step  (Gilbert  and 

Morgan)   Prince's  Band 

POPULAR  HITS  OF  THE  MONTH 
A2219  I'm  a  Twelve  o'clock  Fellow  in  a  Nine  o'clock 
Town   (Harry  Von  Tilzer).   Orch.  accomp., 

Byron  G.  Harlan,  Tenor 
With  His  Hands  in  His  Pockets  and  His  Pockets 
in  His  Pants  (Von  Tilzer).    Orch.  accomp., 

Byron  G.  Harlan,  Tenor 
A2222  The  World  Began  When  I  Met  You  (Gumble). 

Orch.  accomp  George  Wilson,  Tenor 

Love  Will  Find  the  Way  (Harry  Von  Tilzer). 

Orch.  accomp  Robert  Lewis,  Tenor 

A2221  I  Wasn't  Born  to  Be  Lonesome   (Al  Von  Til- 
zer). Orch.  accomp  Sam  Ash,  Tenor 

Indiana  (Hanley).    Orch.  accomp., 

Knickerbocker  Male  Quartet 
A2225  America,    Here's    My    Boy     (Lange).  Orch. 

accomp  Andrea  Sarto,  Baritone,  and 

Knickerbocker  Male  Quartet 
Let's   All    Be   Americans   Now    (Berlin,  Leslie 
and  Meyer).    Orch.  accomp., 

Knickerbocker  Male  Quartet 
A2227  Her  Soldier  Boy.    "Mather"  (Romberg).  Orch. 

accomp  Charles  Harrison,  Tenor 

I'm  Proud  to  Be  the  Mother  of  a  Boy  Like  You 
(Harry  Von  Tilzer).     Orch.  accomp., 

Empire  (Vocal)  Male  Trio 
A2226  Hawaiian  Butterfly  (Baskette  and  Santly).  Orch. 

accomp  Elizabeth  Brice,  Soprano^  and 

Charles  King,  Tenor 
Would  You  Take  Back  the  Love  You  Gave  Me? 
(Ball).    Orch.  accomp ....  Robert  Lewis,  Tenor 
AL  JOLSON  AND  ANNA  WHEATON,  MUSICAL 
COMEDY  STARS 
A2224  From  Here  to  Shanghai  (Berlin).  Orch.  accomp., 

Al  Jolson,  Comedian 
M-i-s-s-i-s-s-i-p-p-i  (Tierney).    Orch.  accomp., 

Anna  Wheaton,  Soprano 
A5955  The  Snowy  Breasted  Pearl  (Robinson).  Orch. 

accomp  Oscar  Seagle,  Baritone 

The  Ash  Grove   (Thomas)   (Welsh  Air).  Orch. 

accomp  Oscar  Seagle,  Baritone 

RECORDINGS  OF  IRISH  SONGS 
A5958  The  Kerry  Dance  (Molloy).    Orch.  accomp., 

Helen  Stanley,  Soprano 
Down  by  the  Sally  Gardens.    Orch.  accomp., 

Helen  Stanley,  Soprano 
A2216  O'Donnell  Aboo  (Irsh  War  Song).  Traditional 
Music.    Orch.  accomp., 

George  Potter,  Baritone 
Molly   Brannigan    (Old   Irish    Melody).  Orch. 

accomp  George  Potter,  Baritone 

A2217  The  Stack  of  Barley   (Traditional   Irish).  Ac- 
cordion and  Banjo, 

Edward  Herborn  and  James  Wheeler 
The  Rocky  Road  to  Dublin  (Traditional  Irish). 
Accordion  and  banjo, 

Edward  Herborn  and  James  Wheeler 
HITS  BY  THE  SAXO  SEXTETTE 
A2194  Bull   Frog  Blues    (Brown-Shirley).  Saxophone 

sextette   Saxo  Sextette 

Swanee  Ripples  (Blaufuss).  Saxophone  sex- 
tette  Saxo  Sextette 

A2205  Miss    Springtime,    "My    Castle    in    the  Air" 
(Kern).    Saxophone  sextette.  ..  .Saxo  Sextette 
Follow   Me    (McCarthy,  Johnson  and  Monaco). 
"What  Do  You  Want  to  Make  Those  Eyes  at 
Me  For?"    Saxophone  sextette ..  Saxo  Sextette 
OTHER  INTERESTING  NUMBERS 
A5952  In  a  Monastery  Garden   (Ketelbey).     In  Latin. 

With  bird  voices  by  Sybil  Sanderson  Fagan., 
Columbia  Symphony  Orch.  and  Male  Chorus 
Sonata.    Opus  31,  No.  3  (Beethoven).  Minuet. 
(Arr.  by  Maurice  Smith), 

Columbia  Symphony  Orchestra 
A2218  Gwine  to  Get  a  Home  Bye  and  Bye   (Arr.  by 
Brahan).     Orch.  accomp.  with  banjo  effect  by 

Harry  C.  Browne  Harry  C.  Browne, 

Baritone,  and  Peerless  Quartet 
O!  Susanna.    Orch.  accomp.  with  banjo  effect 

by  Harry  C.  Browne  Harry  C.  Browne, 

Iiaritone,  and  Peerless  Quartet 
A2220  Onward    Christian    Soldiers    (Sullivan).  Orch. 

accomp  Columbia  Stellar  Male  Quartet 

In  the  Sweet  Bye  and  Bye  (J.  P.  Webster). 
(Arr.  by  Robert  Hood  Bowers).  Unaccomp., 

Columbia  Stellar  Male  Quartet 
A2212  The  Rosary  (Nevin).    Orch.  accomp., 

Charles  Harrison,  Tenor 
A  Perfect  Day   (Jacobs-Bond).     Orch.  accomp., 
Charles  Harrison,  Tenor 
SONGS  OF  SIMPLE  SWEETNESS 
A2213  Just  Awearyin'  for  You  (Jacobs-Bond).  Orch. 

accomp  Ida  Gardner,  Contralto 

Erminie  ( Jakobowski) .  Lullaby.  Orch.  ac- 
comp Nannette  Flack,  Soprano 

"HAWAII  IN  MUSIC" 
A2214  Pua   Carnation    (Carnation  Flower).  Introduc- 
ing "Wiliwili  Wai"  (Surging  Waters).  Guitar 
duet   Helen  Louise  and  Frank  Ferera 


Palakiko  Blues.    Guitar  duet, 

Helen  Louise  and  Frank  Ferera 
A2196  Policy  King  March    (Alford).     Saxophone  sex- 
tette, unaccomp  Saxo  Sextette 

All  Blues  Medley  (Smythe).  Introducing  (1) 
"Hesitation  Blues,"  (2)  "Joyman  Blues."  Saxo- 
phone sextette,  unaccomp  Saxo  Sextette 

A2203  Katinka  (Friml).  "Allah's  Holiday."  Introduc- 
ing "Charms  Are  Fairest  When  They're  Hid- 
den."   Saxophone  sextette  Saxo  Sextette 

Poor  Butterfly   (Hubbell).     Saxophone  sextette. 

Saxo  Sextette 

A2195  American  Patrol  (Meacham).  Saxophone  sex- 
tette, unaccomp  Saxo  Sextette 

Gall  of  a  Nation  (Wendling).  Saxophone  sex- 
tette, unaccomp   Saxo  Sextette 
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18251 
18266 


18269 


18270 


18272 


M 

18279 


18281 


18282 


35628 


MI 

18209 


18268 


18284 
35627 


1S200 


18274 


18276 


18277 


18285 


35626 


45114 


POPULAR  SONGS 

Indiana   Sterling  Trio 

To  Any  Girl  Albert  Campbell-Henry  Burr 

Ruff  Johnson's  Harmony  Band  (Brooks-Abra- 
hams)  'Gene  Greene 

King  of  the  Bungaloos  (Greene-Straight), 

'Gene  Greene 
There's  Something  Nice  About  the  South. 

Van  and  Schenck 
Far  Away  in  Honolulu  (They've  Got  the  Tango 

Craze)  Van  and  Schenck 

I  Wonder  Why  (From  "Love  o'  Mike"), 

Marion  Harris-Billy  Murray 
Nesting  Time  in  Flatbush  (From  "Oh,  Boy"), 

Ada  Jones-Billy  Murray 
When  Grandma  Sings  the  Songs  She  Loved  at 
the  End  of  a  Perfect  Dav, 

Albert  Campbell-Henry  Burr 
May  Heaven  Bless  Your  Wedding  Dav, 

Albert  Campbell-Henry  Burr 

Hawaiian    Butterfly  Sterling  Trio 

When   the   Sun   Goes  Down   in   Dixie   (and  the 

oon  Begins  to  Rise)  Peerless  Quartet 

Because  You're  Irish  American  Quaret 

Oh  Johnny,  Oh  Johnnv,  Oh  !...  American  Quartet 
Would  You  Take  Back  the  Love  You  Gave  Me? 

Charles  Harrison 
If  You  Had  All  the  World  and  Its  Gold, 

Stewart  Jackson 
I  Can  Hear  the  Ukuleles  Calling  Me, 

Orpheus  Quartet 

Mister  Butterfly  Charles  Harrison 

DANCE  RECORDS 

You're  in  Love — Medley  Fox-trot.  ("He  Will 
Understand" — "You're  in  Love"). 

Joseph  C.  Smith  and  His  Orchestra 

This  Way  Out — One-Step  (James  A.  N.  Caruso), 
Joseph  C.  Smith  and  His  Orchestra 

The  Honolulu  Hicki  Boola  Boo — Medlev  Fox- 
trot  Victor  Military  Band 

Put  on  Your  Slippers  and  Fill  Up  Your  Pipe — 
Medley  One-step  Victor  Military  Band 

Oh    Boy— Medlev    Fox-trot.      ("Till   the  Clouds 

Roll  By"  and  "A  Pal  like  You"). 

Joseph  C.  Smith  and  His  Orchestra 

St.  Elmo — One-step, 

Joseph  C.  Smith  and  His  Orchestra 

SCELLANEOUS  INSTRUMENTAL  RECORDS 

Bov  Scouts  of  America — March  (John  Philip 
Sousa)   Victor  Military  Band 

Blue-White  March  Victor  Military  Band 

Serenade  Badine  (Gabriel-Marie)  (Violin,  'Cello 
and    Piano)  McKee  Trio 

Serenade  Coquette  (Barthelemy)  (Violin,  'Cello 
and  Piano)  McKee  Trio 

Winner  Medley — Fox-trot.  (Introducing  "When 
the  Sun  Goes  Down  in  Dixie"  and  "Where 
the  Swanee  River  Flows")  Pietro 

Dandy  Medley — Fox-trot.  (Introducing  "Hono- 
lulu, America  Loves  You"  and  "There's  a  Lit- 
tle Bit  of  Bad  in  Every  Good  Little  Girl," 

Pietro 

Valse  Bleue  (Alfred  Margis)  Felix  Arndt 

Marionette  (Arndt)   Felix  Arndt 

Rustic  Wedding  Symphony — Part  1  (Intermezzo, 
"Bridal  Song")  (Goldmark), 

Victor  Concert  Orchestra 
Rustic   Wedding   Symphony — Part   2  (Serenade, 
"In  the  Garden")  (Goldmark), 

Victor  Concert  Orchestra 
VOCAL  RECORDS 
Lincoln,    the    Great    Commoner    (Edwin  Mark- 
ham)  Harry  E.  Humphrey 

Vision   of   War    (Memorial   Day   Speech)  (Col. 

R.  G.  Ingersoll)   Harry  E.  Humphrey 

Comin'  Through  the  Rye  (Old  Scotch  Air). 

Master  Claude  Isaacs 
Sing!  Sing!  Birds  on  the  Wing  (Leslie  Cooke — 

Godfrey  Nutting)  Master  Claude  Isaacs 

Our    Hired    Girl    (Poem    by    James  Whitcomb 

Riley)   Sally  Hamlin 

The  Raggedy  Man  (From  "Rhymes  of  Child- 
hood")  (Poem  by  James  Whitcomb  Rilev), 

Sallv  Hamlin 

Early  t®  Bed,  (2)  Three  Blind  Mice,  (3)  Good- 
Night  (Old  Rounds)  Green-Dunlap-Baker 

Scotland's  Burning,  (2)  Row,  Row.  .  Row  Your 
Boat,  (3)   Lovely  Evening  (Old  Rounds), 

Green-Dunlao-Baker 

Free  Trade  and  a  Misty  Moon  (From  "Eileen") 
(with  Chorus  from  Eileen  Company)  (Con- 
ducted by  the  Composer)  (Henry  Blossom- 
Victor  Herbert)   Greek  Evans 

The  Irish  Have  a  Great  Day  Tonight  (From 
"Eileen")  (with  Chorus  from  Eileen  Com- 
pany)  (Conducted  by  the  Composer), 

Scott  Welsh 

Gems  from  "Eileen" — Part  1  (Henry  Blossom- 
Victor  Herbert)  (Conducted  by  the  Com- 
poser). Chorus;  Glad,  Triumphant  Hour — 
Solo;  My  Little  Irish  Rose — Solo;  Eileen 
(Alanna  Asthore) — Chorus;  Free  trade  and 
a  Misty  Moon — Solo  and  Chorus;  Ah,  True 
Friends  of  Ireland — Solo  and  Chorus;  When 
Ireland  Stands  Among  the  Nations  of  the 
World   Victor  Light  Opera  Company 

Gems  from  "Eileen" — Part  2  (Henry  Blossom- 
Victor  Herbert)  (Conducted  by  the  Composer). 
Chorus;  The  Irish  Have  a  Great  Day  To-night 
— Solo;  Ireland.  Mv  Sireland — Duet;  Life's 
a  Game — Duet;  I  Want  to  Be  a  Lady — Solo 
and  Chorus;  Love's  Awakening — Chorus;  Thine 
Alone   Victor  Light  Opera  Company 

Home  Run  Bill's  Defense  (A  Georgia  Court  De- 
cision)  Ralph  Bingham 

The  Hold-Up  at  Buck  Run  (The  Station  Agent's 
Story)  Ralph  Bingham 

What  an  Irishman  Means -by  "Machree," 

George  MacFarlane 

Won't  Yez  Kape  Me  Companv? 

George  MacFarlane 

Drink  to  Me  Only  with  Thine  Eyes  (Old  Eng- 
lish) [  Reinald  Werrenrath 


My  Lovely  Celia  (Old  English), 

Reinald  Werrenrath  10 
45115  Lo,  Here  the  Gentle  Lark!  (Shakespeare — Henry 
R.  Bishop)  (Flute  obb.  by  Clement  Barone), 

Olive  Kline  10 
Ma     Curly-Headed    Babby     (Plantation  Song) 

(G.  H.  Clutsam)  Olive  Kline  10 

John  McCormack,  Tenor 

64664  The  Star  Spangled  Banner  (with  Male  Chorus), 

Francis  Scott  Key-Samuel  Arnold  10 
RED  SEAL  RECORDS 
Frances  Alda,  Soprano 

64662  I  Love  You  Truly  Carrie  Jacobs-Bond  10 

Enrico  Caruso,  Tenor — In  French 

88582  Eugen  Onegin — Air  de  Lienski,  "Echo  lointain 

de  ma  jeunesse"   (Faint  Echo  of  My  Youth), 

Tschaikowsky  12 
Julia  Culp,  Contralto — In  English 
74523  Auf  Wiedersehn!   (From  "The  Blue  Paradise"), 

Herbert  Reynolds — Sigmund  Romberg  12 
Elman  String  Quartet 
(Mischa  Elman  and  Messrs.  Pak,"  Rissland  and  Nagel  of 
Boston  Symphony  Orchestra) 

64661  Quartet  in  D  Minor — Menuetto  Mozart  10 

Giuseppe  De  Luca,  Baritone — In  Italian 
74514  Barber  of  Seville — Largo  al  Factotum  (Room  for 

the  Factotum)   Rossini  12 

Amelita  Galli-Curci,  Soprano — In  French 
74522  Solvejg's    Song    (Chanson    de    Solvejg)  (From 

"Peer  Gynt")  Edvard  Grieg  12 

Alma.  Gluck,  Soprano — Louise  Homer,  Contralto 
In  Italian 

88576  Norma — Mira  o  Norma  (Hear  Me,  Norma), 

Bellini  12 

Alma  Gluck,  Soprano — Efrem  Zimbalist,  Violinist 
In  German 

88583  Der  Spielmann  (The  Minstrel,  Op.  15,  No.  1), 

Eugen  Hildach  12 
Giovanni  Martinelli,  Tenor — Marcel  Journet,  Bass 
In  Italian 

7603-2  William   Tell — Ah,    Matilde,   io   t'amo   e  amore 

(Matilde,  I  Love  Thee)  Rossini  12 

John  McCormack,  Tenor 

64665  Ireland,  My  Sireland  (When  Shall  I  Again  See 

Ireland)    (From  "Eileen")   (Conducted  by  the 
Composer)   ....Henry  Blossom-Victor  Herbert  10 

64666  Eileen  (Alanna,  Asthore)  (From  "Eileen")  (Con- 

ducted by  the  Composer), 

Henry  Blossom-Victor  Herbert  10 
Herbert  Witherspoon,  Bass 
6464  5  The  Old  Black  Mare, 

F.  E.  Weatherly-W.  H.  Squire  10 
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28265 
28264 

3189 
3188 

3179 

3176 
3178 
3173 

3192 


3187 
3174 

3186 

3180 

3181 
3191 
3177 
3182 


3193 
3185 
3172 
3175 
3183 

3184 
3190 

3194 


CONCERT  LIST 
Father  O'Flynn  (Arranged  by  C.  Villiers  Stan- 
ford).   Bass,  orch.  accomp  Arthur  Middleton 

Les  Filles  de  Cadix — Soprano,  in  French,  orch. 

accomp.  Alice  Verlet 

REGULAR  LIST 
Broken    Doll    (Harris-Tate).     Tenor,   orch.  ac- 
comp Manuel  Romain 

Buzzin'  the  Bee  (Jack  Wells).  Tenor  and  Bari- 
tone, orch.  accomp., 

Arthur  Collins  and  Byron  G.  Harlan 
I'm   So   Busy — Have   a   Heart    (Jerome  Kern). 
Soprano  and  Tenor,  orch.  accomp., 

Rachel  Grant  and  Billy  Murray 
Napoleon — Have  a  Heart  (Jerome  Kern).  Tenor, 

orch.  acomp  Billy  Murray  and  Chorus 

One   Fleeting   Hour    (Dorothy   Lee).  Soprano, 

orch.  accomp  Gladys  Rice 

Tho'  I'm  Not  the  First  to  Call  you  "Sweetheart" 
(Please  Let  Me  Be  the  Last).    Tenor,  orch. 

accomp  George  Wilton  Ballard 

Where  the  Black-Eyed  Susans  Grow  (Richard 
A.  Whiting).     Tenor,  orch.  accomp., 

Adolph  J.  Hahl 

Have  a  Heart — One-Step,  for  Dancing.  .Jaudas'  Band 

Have  a  Heart  Waltzes  (Jerome  Kern),  for 
Dancing  Jaudas'  Society  Orchestra 

Money  Blues — Fox-trot  (Hugo  Frey).  For  Danc- 
ing  Jaudas'  Band 

Aloha  Sunset  Land  (Ioane  J.  Kawelo), 

Waikiki  Hawaiian  Orchestra 

Kaena   Ford  Hawaiians 

King  Cotton  March  (Sousa). New  York  Military  Band 

Marche  Lorraine  (L.  Ganne) .  Creatore  and  His  Band 

Morning.  Noon  and  Night  in  Vienna  (Overture 
von  Suppe).     Xylophone,  orch.  accomp., 

George  Hamilton  Green 

A  Walk  in  the  Forest  (Elias  Alessios), 

Alessios-De  Filippis  Mandolin  Orchestra 

Can't  Yo'  Heah  Me  Callin'  Caroline?  (Caro 
Roma.)  Tenor,  orch.  accomp  Vernon  Dalhart 

In  the  Gloaming  (Annie  Fortescue  Harrison). 
Soprano,  orch.  accomp  Betsy  Lane  Shepherd 

Songs  of  Other  Days — No.  6.  Mixed  voices, 
orch.  accomp  Metropolitan  Mixed  Chorus 

Brighten  the  Corner  Where  You  Are  (Chas.  H. 
Gabriel).    Male  voices,  orch.  accomp., 

Apollo  Quartet  of  Boston 

In  the  Garden '  (G.  Austin  Miles).  (Male  voices, 
orch.  accomp  Apollo  Quartet  of  Boston 

Come  on  Over  Here,  It's  a  Wonderful  Place 
(Seymour-Furth).  Comedienne,  orch.  ac- 
comp Ada  Jones 

Come  Out  of  the  Kitchen,  Mary  Ann  (Kendis- 
Bayha).    Comedienne,  orch.  accomp., 

Ada  Jones  and  Chorus 


PATHE  FRERES  PHONOGRAPH  CO. 

RECORDINGS  BY  JAOUES  THIBAUD.  VIOLINIST 
60051  Scherzando,    Op.    6,   No.    2    (Marsick).  Violin 

solo,  piano  accomp  Jaques  Thibaud 

Les  Cherubins   (Couperin,  arr.   by  J.  Salmon). 
Violin  solo,  piano  accomp. ..  .Jacques  Thibaud 
STANDARD  VOCAL  RECORDS 

40070  In  Sweet  September  (Temple), 

Carrie  Herwin,  Contralto 
Fair  Spring  Is  Returning  ( Saint-Saens) , 

Carrie  Herwin,  Contralto 
NEW  ORCHESTRAL  SELECTIONS 

40071  On  the  Bosphorus  (Lincke),  Turkish  Intermezzo, 

Imperial  Symphony  Orchestra 
The  Whirl  of  the  Waltz  (Lincke). 

Imperial  Symphony  Orchestra 
WOOD-WIND  DUETS  WITH  ORCHESTRA 

40072  The  Warblers  (Bousquet) — Two  Flutes, 

Pathe  Freres  Orchestra 
The  Two  Friends  (Moeremans) — Two  Clarinets, 
Pathe  Freres  Orchestra 
POPULAR  "HITS"  BY  THE  HAWAIIANS 
20158  Yaddie    Kaddie    Kiddie    Kaddie    Koo  (Lewis- 
Young-Meyer),  •  . 

Louise  and  Ferera  Hawaiian  Troupe 
Smiles,  Then  Kisses  (Aneliffe)—  Waltz, 

Louise  and  Ferera  Waikiki  Orchestra 
POPULAR  "HITS"  OF  THE  MONTH 

20152  I  Wonder  How  the  Old  Folks  Are  at  Home? 

(Lambert-Vandersloot)  Peerless  Quartet 

I'm  Going  Back  to  California  (Ball), 

Louis  J.  Winsch,  Baritone 

20153  Oh  Johnny,  Oh  Johnny,  Oh  (Qlman) 

Roy  Randall,  Baritone 
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RECORD  BULLETINS  FOR  JUNE— (Continued  from  page  124) 


The  Nights  Are  Six  Months  Long  (Hanley), 

Roy  Randall,  Baritone 

20154  The  Whole  World  Comes  from  Dixie  (Hanley), 

Arthur  Collins,  Baritone 
Shoot  the  Rabbit  (Smith), 

Louis  J.  Winsch,  Baritone 

20155  'Twas  Only  an  Irishman's  Dream  (Cormack), 

Wallace  Cox,  Baritone 
Little  Mary  Cassidy  (Sommervell), 

Wallace  Cox,  Baritone 

20156  I've  Got  the  Sweetest  Girl  in  Maryland  (Don- 

aldson)  Justice  Lewis,  Baritone 

Where  the  Black-Eyed  Susans  Grow  (Whiting), 
Justice  Lewis,  Baritone 
■i'0073  There's  a  Long,  Long  Trail  (Elliott), 

Gordon  MacHughes,  Baritone 
Love   Flies   Everywhere    (Connelly-Paranteau)  — 

Duet  Gordon  MacHughes,  Baritone 

Roselle  Martin,  Soprano 
NEW  DANCE  RECORDS 
20146  You  Said  Something   (Kern) — Medley  Fox-trot, 
American  Republic  Band 
Hy-Sine  (Morgan) — One  or  Two-Step, 

American  Republic  Band 

20157  That    Broadway    Chicken    Walk    (Berlin) — Fox- 

trot  American  Republic  Band 

Molly  Dear  (de  Blonc) — Waltz, 

American  Republic  Band 


STARR  JPIANO  CO. 

SONGS  THAT  ARE  REAL  HITS 

7590  Oh   Johnny,   Oh   Johnny,   Oh!     From  "Follow 

Me"-  (RoseJ01man).     Tenor,    with    orch.  ac- 
comp Arthur  Hall 

I've  Got  the  Sweetest  Girl  in  Maryland  (Don- 
aldson).   Tenor,  with  orch  accomp. ..  George  Bairde 

7591  Hawaiian    Butterfly    (Little-Baskett    &  Santly)% 

Trio,  with  orch.  accomp  Sterling  Trio 

Because     You're     Irish     (Kahn-Van  Alstyne). 

Tenor,  with  orch.  accomp  Henry  Burr 

RECORDINGS  OF  INTEREST 
10009  Flag  of  Victory — March  (Von  Blon), 

Starr  Military  Band 
Loyal  Comrades — March  (Blankenburg), 

Starr  Military  Band 

7592  Face   to   Face — Sacred   Song   (Johnson).  Bari- 

tone, with  orch.  accomp  Albert  Wiederhold 

That  Sweet  Story  of  Old— Sacred  Song  (West). 
Baritone,  with  orch.  accomp.  ..  .Albert  Wiederhold 

7593  Puppchen — Intermezzo    (Gilbert).     In  German. 

Tenor,  with  orch.  accomp  Adolph  Hahl 

Das  Haben  Die  Madchen  So  Gerne  (All  for  the 
Girlies) — March  song  from  the  farce  "Auto- 
liebchen"  (Gilbert).    In  German.    Tenor,  with 

orch.  accomp  Adolph  Hahl 

DANCE  RECORDS  FOR  THIS  MONTH 
10008  How's    Every    Little   Thing   in    Dixie — One-step 

(Gumble)  Starr  Military  Band 

The  Booster — Rag  One-step  (Lake), 

Starr  Military  Band 

7594  Espana  Walts  (Waldteuftl)  Starr  Military  Band 

Jolly  Fellows  Waltz  (Vollstedt)  ..  Starr  Military  Band 

7595  Pray   for  the   Lights  to  Go   Out— Fox-trot  and 

One-step  (Skidmore  and  Tunnah), 

Starr  Military  Band 
My  Hawaiian   Sunshine — One-Step   (Gilbert  and 

Morgan)  -.  Starr  Military  Band 

AN  ESPECIALLY  SELECTED  LIST  (IF  RECORD'S 
7585  Indiana  (MacDonald-Hanley).    Tenor,  with  orch. 

accomp  Henry  Burr 

America.     Here's     My     Boy  (Sterling-Lange). 

Tenor,  with  orch.  accomp  Henry  Burr 

7587  It     Wasn't     My     Fault — One-step — Introducing 
"Don't   Tempt    Me,"    from    "Love    o'  Mike" 

(Kern)   Starr  Military  Band 

Poor  Butterflv — Fox-trot  (Hubbell); 

Starr  Military  Band 
7522  Underneath  the  Stars — Fox-trot  (Spencer), 

Starr  Orchestra 
Bridal    Rose    Overture    (Lavallee).  Accordion 

solo   Peppino 

7556  Marche  Militaire,  "No.  1,  Op.  51  (Schubert), 

Weber's  Prize  Band 
Marche  Militaire,  No.  2,  Op.  51  (Schubert), 

Weber's  Prize  Band 
7500  Under  the  Double  Eagle — March  (Wagner), 

Starr  Military  Band 
Blaze  Away — March  (Holzmann). Starr  Military  Band 
7570  Aloha  Waltzes — Introducing  the  Favorite  Songs 
of  the  Hawaiians  (Arr.  by  Geo.  P.  Howard), 

Weber's  Prize  Band 
Wagner  Hits  Darktown — Two-step  (Perrington) , 

Weber's  Prize  Band 
7583  Night  Time   in   Little   Italy  (McCarthy-Fisher). 

Vocal  duet,  with  orch  Collins  and  Harlan 

From  Here  to  Shanghai  (Berlin).  Vocal  duet, 
with  orch  Collins  and  Harlan 

EMERSON  PHONOGRAPH  CO. 

SEVEN-INCH  RECORDS 
7160  Tenting  on  the  Old  Camp  Ground  (Walter  Kit- 
tredge).    Vocal  quartet.    Bugle  effects  by  cor- 
net  Peerless  Quartet 

Yale   Medley.     Introducing   "Yale    Boola"  and 


7164 


7158 


5188 
5191 

5181 
5186 
5192 

5194 

5195 
5174 


"Here's  to  Good  Old  Yale."     Vocal  quartet. 

Century  Male  Quartet 
Echoes  from  the  South.     Fantasia  of  Southern 
Melodies.    (Arr.  by  Hugo  Riesenfeld), 

Emerson  Symphony  Orchestra 
Hearts    and    Flowers — Intermezzo     (Theo.  M. 

Tobani)   Emerson  Symphony  Orchestra 

Brighten  the  Corner  Where  You  Are  (Ogdon- 
Gabriel).    Baritone  solo,  orch.  accomp., 

Homer  A.  Rodeheaver 
A    Rainbow    on    the    Clouds  (Hewitt-Gabriel). 

Baritone  solo,  orch.  accomp. .  Homer  A.  Rodeheaver 
Night  Time  in  Little  Italy  (Fred  Fisher).  Comic 

duet,  orch.  accomp  Collins  and  Harlan 

Night    Time    in    Little    Italy — Burlesque  (Fred 
Fisher).    Comic  duet,  orch.  accomp.,- 

Collins  and  Harlan 
POPULAR  SONG  HITS 
The   Whole   World    Comes   from   Dixie  (When 
They  Play  That  Dixie  Tune)  (Jas.  F.  Hanley). 

Baritone  solo,  orch.  accomp  Arthur  Collins 

Cross  My  Heart  (And  Hope  to  Die)    (H.  Von 
Tilzer).    Character  song,  orch.  accomp., 

Ada  Jones 

I  Never  Knew  (Earl  Carroll).     From  "Canary 
Cottage."    Tenor  solo,  orch.  accomp., 

William  Sloane 
Gypsy    Love  Song — "Slumber    on,    My  Little 
Gypsy     Sweetheart."      From     "The  Fortune 
Teller."     (Victor  Herbert).     Bass  solo,  orch. 

accamp  Franklin  Careau 

DANCE  SELECTIONS 
Down      Honolulu      Way — One-step  (Burtnett- 

Burke)  Banjo  Wallace's  Dance  Orchestra 

Rooster  Rag — Fox-trot  (Muriel  Pollock), 

Emerson  Symphony  Orchestra 
Down  Home  Rag  (Wilbur  S.  Sweatman).  Clari- 
net solo,  accomp.  by  M.  Franklin's  String  Trio, 

Wilbur  S.  Sweatman 
Chicken  Walk — Eccentric  Fox-trot  (Tom  Brown, 
of  the  Six  Brown  Brothers), 

Emerson  Symphony  Orchestra 
SIX-INCH  RECORDS 
Tenting  on  the  Old  Camp  Ground.     (Walter  Kit- 
tredge).     Vocal  quartet,  bugle  effects  by  cor- 
net  Peerless  Quartet 

Dixie  Medley.     Banjo  solo,  piano  accomp., 

Fred  Van  Eps 
Echoes  from  the  South.     Fantasia  of  Southern 
Melodies.     (Arr.  by  Hugo  Riesenfeld), 

Emerson  Symphony  Orchestra 
Don't  Leave  Me  Daddy  (J.  M.  Verges).  Tenor 

solo,  orch.  accomp  William  Schefer 

Somewhere  in  Dixie  (Kilgour-Von  Tilzer).  Tenor 

and  baritone  duet,  orch.  accomp.Burr  and  Campbell 
My  Little  China  Doll — Oriental  Serenade  (Van- 
Schenck-Yellen).     Tenor   and    baritone  duet, 

orch.  accomp  Van  &  Schenck 

Brighten  the  Corner  Where  You  Are  (Ogdon- 
Gabriel).     Baritone  solo,  orch.  accomp.. 

Homer  A.  Rodeheaver 
A  Rainbow  on  the  Clouds  (Hewitt-Gabriel).  Bari- 
tone solo,  orch.  accomp  Homer  A.  Rodeheaver 

Chicken  Walk — Eccentric  Fox-trot  (Tom  Brown, 
of  the  Six  Brown  Brothers), 

Emerson  Symphony  Orchestra 


PAROQUETTE  RECORD  MFG.  CO.,  INC. 

96A  America,  Here's  My  Boy  (Lange).    A  new  Patri- 
otic March  Song  Peerless  Quartet 

96B  I  Love  the  Sound  of  the  Rattling  Drum  (Fair- 
lamb).    Song  for  baritone  John  Wilbur 

97A  Somewhere  in   Dixie   (Von  Tilzer).     A  popular 

song  for  Tenor  and  Baritone.  Curtis  and  Fredericks 

97B  Ma  Pickaninny  Babe  (Johnson).    A  "Negro  Lul- 
laby" Baritone  Solo  with  male  trio. 

John  Wilbur  and  Excelsior  Trio 

98A  March — "American    "Republic"     (Tbiele).  Con- 
cluding with  "The-  Star  Spangled  Banner," 

Rogers'  Band 

98B  March— "Gate  City"  (Atlanta)  (Weldon).  Intro- 
ducing   "Dixie,"    "Swanee    River"    and  "My 

Maryanld"   Rogers'  Band 

99A  Ukalou  (Von  Tilzer).    An  up-to-date  "Hawaiian" 

song  for  male  trio  Sterling  Trio 

99B  Sweetheart  Days   (Dailey).     (Waltz  song,  tenor 

duet  Campbell  and  Burr 

100A  Tho'  I'm  Not  the  First  to  Call  You  Sweetheart 

(Lange).    Baritone  solo  John  Myers 

100B  Sweet  Girl  of  My  Dreams  (Olcott).    A  "Chaun- 

cey  Olcott"  song  for  tenor  -Albert  Campbell 

101A  The  Parson's  Three  Reasons.     Comic  song, 

Arthur  Collins 

10 1 B  The  "Curiosity  Hunters."  Comedy. 

Golden  and  Marlow 
102A  Little  Puff  of  Smoke.  Good-Night   (White).  A 

Southern  Croon   Echo  Quartet 

102B  If  I  Forget  (Thompson).  Contralto  solo.  Rose  Bryant 
103A  "Gypsy  John"  (Clay).     Song  for  Baritone, 

Frederick  Howard 
103B  Roses,  Roses  Everywhere  (Trotere).    Tenor  solo, 

male  quartet  Henry  Burr  and  Echo  Quartet 

104 A  Hill  and  Dale— Fox-trot  (Lodge), 

Van  Eps  Banjo  Orchestra 
104B  "Pearl  of  the  Harem" — One-step  (Guv). 

Van  Eps  Banjo  Orchestra 
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105A  Joe  Turner  Blues — Fox-trot  (Handy)  ...  Rogers'  Band 
105B  Southern  Land— One-step  (Held)  Rogers'  Band 

IMPERIAL  TALKING  MACHINE  CO. 


TEN-INCH  RECORDS— VOCAL 

For  Your  Country  and  My  Country.  Tenor 
solo.  orch.  accomp  Henry  Burr 

We'll  Never  Let  the  Old  Flag  Fall.  Tenor  solo, 
orch.  accomp.   .Harvey  Hindermyer 

It's  Time  for  Every  Boy  to  Be  a  Soldier.  Tenor 
solo.  orch.  accomp  Charles  Ryan 

Nephews  of  Uncle  Sam.  Tenor  solo,  orch. 
accomp  Henry  Burr 

Come  Out  of  the  Kitchen,  Mary  Ann.  Comic, 
orch.  accomp  Ada  Jones 

When  It's  Night  Time  Down  in  Little  Italy. 
Duet.  orch.  accomp  Collins  and  Harlan 

Pack  LTp  Your  Troubles  in  Your  Old  Kit  Bag 
and  Smile,  Smile,  Smile.    Orch.  accomp.. 

Beatrice  Shoumer  and  Male  Chorus 

Though  I'm  Not  the  First  to  Call  You  Sweet- 
heart.   Tenor  solo,  orch.  accomp.  .  .Manuel  Romain 

Indiana.    Contralto  solo.  orch.  accomp. ..  .Amy  Coxe 

Sing  Me  Love's  Lullaby.  Tenor  solo,  orch. 
accomp  Henry  Burr 

Mother  (From  "Her  Soldier  Boy").  Tenor  solo, 
orch.  acomp  Sam  Ash 

The    Miracle    of    Love.      Baritone    solo,  orch. 

accomp  Francis  Millet 

INSTRUMENTAL 

Uncle  Sam  Imperial  Band 

American  Patriotic  Airs  (Introducing:  "Battle 
Cry  of  Freedom."  "Tramp,  Tramp.  Tramp," 
"Yankee  Doodle" — Fife  and  Drums,  "Amer- 
ica," "My  Country,  'Tis  of  Thee") .  Imperial  Band 

From  Here  to  Shanghai — Fox-trot. Imperial  Orchestra 

How's  Every  Little  Thing  in  Dixie? — One-step, 

Imperial  Orchestra 

She's  Dixie  All  the  Time — Fox-trot. Imperial  Orchestra 

Let's  All  Be  Americans  Now — One-step  or  Two- 
step   Imperial  Orchestra 

For  Me  and  My  Gal — Two-step  Imperial  Band 

Pray  for  the  Lights  to  Go  Out — Fox-trot  or  One- 
step   Imperial  Band 

TWELVE-INCH  RECORDS 

International  Airs — Introducing  La  Marseillaise 
(France),  O  Canada  (French  Canadian),  Rule 
Britannia  (England),  Wearing  of  the  Green 
(Ireland),  Royal  March  (Italy),  Old  Glory, 
The  Star  Spangled  Banner  and  America 
(United  States  of  America)  Imperial  Band 

Pomp  and  Circumstance.    Military  march. 

Imperial  Band 

La  Marseillaise  (In  French).  French  Baritone, 
orch.  accomp  Soliman  Desire  and  Male  Chorus 

Le  Regiment  De  Sambre  and  Meuse.  French 
baritone,  orch.  accomp., 

Soliman  Desire  and  Male  Chorus 

mmiS 
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John  M.  Dean  Corporation 


Putnam,  Conn. 


Manufacturers  of 


Talking  Machine 

NEEDLES 


Dean  Service  covers  every 
essentiaf  need  in  talking 
machine  needles.  Needles 
furnished  in  bulk  or  in 
special  packages.  Quality 
needles  only. 
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COLUMBIA  EMPLOYES  HOLD  DANCE 


Enjoyable  Affair  Given  at  Hotel  St.  George, 
Brooklyn,  by  Employes  of  the  Executive 
Offices  of  the  Columbia  Graphophone  Co. 


The  employes  in  the  executive  offices  of  the 
Columbia  Graphophone  Co.,  Woolworth  Build- 
ing, New  York,  held  a  subscription  dance  at 
the  Hotel  St.  George,  Brooklyn,  N.  Y.,  on  the 
evening  of  April  19,  which  was  the  most  success- 
ful one  of  this  series  of  dances  that  has  been 
given  in  recent  years.  T.  E.  Novakoski,  assist- 
ant secretary  and  treasurer  of  the  company,  and 


ground  for  the  refinement  and  quiet  good  taste 
which  characterized  the  Columbia  dance.  A 
buffet  luncheon  was  also  served  for  the  de- 
votees of  "Terpsichore,"  and  a  feeling  of 
camaraderie  and  good-cheer  predominated. 

The  modern  dances  require  good  music,  and 
in  this  respect  the  Columbia  entertainment 
would  have  satisfied  the  most  critical.  Prince's 
Orchestra,  famed  for  its  work  in  the  production 
of  Columbia  records,  rendered  the  music  for 
the  dance,  and  throughout  the  program  of 
twenty  dances,  perfect  tempo  and  rhythm  was 
at  the  disposal  of  the  dancers. 

Among  the  guests  at  the  Columbia  dance  were 


Those  Present  at  the  Recent  Dance  Given  by  Columbia  Co.  Employes 


Miss  E.  A.  Trussler,  of  the  Columbia  advertis- 
ing department,  constituted  the  committee  of 
arrangements,  and  are  deserving  of  hearty  con- 
gratulations for  the  success  of  their  efforts. 

The  Hotel  St.  George  is  one  of  Brooklyn's 
leading  family  hostelries,  and  its  beautiful  ap- 
pointments and  equipment  made  a  fitting  back- 


Miss  Mary  Dowling  Marks  and  Clarence  Wolff, 
winners  of  the  singing  contest  which  was  re- 
cently launched  under  the  auspices  of  the  Co- 
lumbia Graphophone  Co.  in  the  State  of  Ken- 
tucky. They  joined  in  the  festivities,  and  were 
the  recipients  of  hearty  felicitations  upon  their 
victory  in  the  "Blue  Grass"  State. 


SYNCHRONIZED JYUJSIC  FEATURED 

Patriotic  Airs  Played  on  Two  Player-Pianos,  a 
Grand  and  a  Victor  Auxetophone,  at  Same 
Time  in  Morning  "Sing"  at  Wanamaker  Store 


The  efficiency  of  the  synchronized  music  roll 
was  very  satisfactorily  demonstrated  at  the  New 
York  store  of  John  Wanamaker  on  Thursday, 
April  19.  It  is  the  custom  in  this  great  store 
to  open  the  day  by  gathering  all  the  employes 
together  for  a  "sing."  Since  the  country  has 
been  in  a  state  of  war  these  gatherings  have 
had  a  decidedly  patriotic  aspect.  Promptly  at 
eight-thirty  each  morning,  when  the  six  Wana- 
maker buglers  blow  the  assembly  call,  all  em- 
ployes in  all  departments  gather  on  each  floor 
on  the  four  sides  of  the  rotunda  which  runs 
through  the  building.  On  Thursday  morning 
the  singing  was  augmented  by  the  synchronized 
playing  of  two  players,  a  grand,  and  a  Victor 
Auxetophone. 

The  exercises  were  opened  by  all  singing  three 
yerses  of  "America,"  led  by  Miss  Edna  Kel- 
log,  the  Wanamaker  soprano.  The  Victor  rec- 
ord, "America,"  (band  music)  was  played  on 
the   Victor  Auxetophone  and   the  Rythmodik 


roll  of  "America"  was  used  in  the  Ampico  re- 
producing piano  and  the  Schomacker-Angelus. 
Thilip  Ohman  also  accompanied  on  the  Scho- 
macker  grand  piano  with  improvisations  and  va- 
riations of  his  own,  with  very  pleasing  effect. 
Herman  Kornbau,  manager  of  the  music  roll 
department  and  under  whose  supervision  the 
affair  was  staged,  and  Wm.  Dein  were  at  the 
players.  The  buglers  then  gave  the  call  to 
colors,  at  which  time  the  Wanamaker  cadets 
entered  with  "Old  Glory"  in  the  lead,  with 
an  armed  guard  at  each  side  of  the  color  bearer. 
"The  Star-Spangled  Banner"  was  then  sung  by 
all,  accompanied  by  the  same  synchronized  in- 
struments, using  this  time  the  Imperial  Song 
record  roll  of  the  national  anthem.  The  dem- 
onstration established  beyond  doubt  the  future 
of  the  synchronized  roll. 

Mr.  Ohman,  of  the  Wanamaker  staff,  is  spend- 
ing some  time  at  the  American  Piano  Co.  plant 
recording  additional  synchronized  rolls  for  the 
Rythmodik  list.  It  is  Mr.  Kornbau's  predic- 
tion that  the  time  is  not  far  off  when  he  will 
be  able  to  synchronize  eight  or  ten  players 
with  the  Victrola  talking  machine  at  the  same 
time. 


TALKING  MACHINE  EXPORTS 

The  Figures  for  February  Presented — Exports 
Show  Increase  for  the  Month 


,  Washington,  D.  C,  May  9. — In  the  summary 
of  the  exports  and  imports  of  the  commerce  of 
the  United  States  for  the  month  of  February, 
1917  (the  latest  period  for  which  it  has  been  com- 
piled), which  has  just  been  issued  by  the  Bureau 
of  Statistics  of  the  Department  of  Commerce 
and  Labor,  the  following  figures  regarding 
talking  machines  and  supplies  appear: 

Talking  machines  to  the  number  of  3,786, 
valued  at  $90,633,.  were  exported  for  February, 
1917,  as  compared  with  4,575  talking  machines, 
valued  at  $105,892,  sent  abroad  in  the  same 
month  of  1916.  The  total  exports  of  records 
and  supplies  for  February,  1917,  were  valued  at 
$89,180,  as  compared  with  $64,930  in  February, 

1916.  For  the  eight  months  48,797  talking  ma- 
chines were  exported,  valued  at  $1,213,742  in 

1917,  and  25,140,- valued  at  $748,530,  in  1916, 
while  records  and  supplies  valued  at  $955,115 
were  sent  abroad  during  1917,  as  against  $566,038 
in  1916. 


NEW  PATHE  FACTORY 


To  Be  Erected  Adjoining  Its  Present  Brooklyn 
Plant  at  10-32  Grand  Avenue 


The  business  closed  by  the  Pathe  Freres  Pho- 
nograph Co.,  Brooklyn,  N.  Y.,  has  increased  so 
rapidly  during  the  past  six  months  that  the  com- 
pany is  making  definite  plans  to  erect  a  new  fac- 
tory adjoining  its  present  seven-story  building 
at  10-32  Grand  avenue,  Brooklyn,  N.  Y.  The 
company  purchased  this  plot  at  the  time  it 
bought  the  land  on  which  its  present  factory 
stands,  and  the  remarkable  progress  which 
Pathe  products  have  made  recently  has  made 
necessary  this  additional  manufacturing  plant. 
Work  on  the  new  factory  will  probably  be 
Started  in  the  early  fall. 


CLASSIFIED  LIST  OF  BEST  SELLERS 

The  Columbia  Graphophone  Co.,  New  York, 
has  just  advised  its  dealers  that  beginning  with 
the  June  issue  of  the  Columbia-  supplement  short 
classified  lists  of  the  best  selling  records  in  the 
Columbia  catalog  will  be  published.  These 
records  were  chosen  because  of  their  proven 
popularity,  and  the  company  suggests  that  its 
representatives  carry  these  selections  in  stock 
in  order  to  cater  to  the  demand  that  is  certain 
to  be  created  by  the  publication  of  these  lists. 


NEW  INCORPORATION 

The  Voice  Recorder  Co.,  Inc.,  was  incor- 
porated this  week  under  the  laws  of  the  State 
of  New  York  to  manufacture  phonographs  and 
accessories.  The  capital  of  this  concern  is 
$150,000,  and  the  incorporators  are  V.  H.  Emer- 
son, Jr.,  R.  W.  Ovington  and  M.  R.  Braceville, 
New  York. 


"What  we  think,  or  what  we  do,  or  what 
we  believe,  is  in  the  end  of  little  consequence. 
The  only  thing  of  consequence  is  what  we  do." 


READY  REFERENCE  OF  GENERAL  SUPPLIES 


DEALERS 

Send  for  our  "Trial  Proposition"  on  the 
Regina  Hexaphone — the  latest  and  best  pay- 
ing popular  priced  coin-operated  instrument 
for  use  in  public  places. 


21 1  Marbrldge  Bldg..  34th  St.  and  Broadway.  New  York  City 

-Manufacturers  of  Regina  Music  Boxes;  Reginaphones; 
•      "Coin-operated    Mandolin    Orchestrions;  Vacuum 
'    Cleanefs  and  other  specialties. 


NEEDLES 

WE  MANUFACTURE 

Diamond  needles  for  Edison 
Sapphire  needles  for  Edison 
Sapphire  needles  for  Pathe 

in  stock  ready  for  delivery 
MERMOD  &  CO.,  505  5th  Ave.,  N.  Y. 


Keep  Your  Record  StocK  with 


Costs  about  $2.00  for  250  records  for  50  years 
Send  for  SO-page  catalog 

THE  SYRACUSE  WIRE  WORKS. 

SYRACUSE  NEW  YORK 


THE    TALKING    MACHINE  WORLD 


Some  of  the  Leading  Jobbers 
of  Talking  Machines  in  America 


VICTOR 

DISTRIBUTORS 

VICTORS  EXCLUSIVELY 

We  make  a  specialty  of  getting  the  order 
out  on  time — every  time. 

The  Rudolph  Wurlitzer  Co. 

CINCINNATI  AND  CHICAGO 

Two  points  of  supply;  order  from  the  nearer 


W.J.  DYER  <fc  BRO. 

Saint  Paul,  Minn. 

VICTOR  <&,  EDISON 

Distributors 


Quick  Service  for  all  points  in  the  North- 
west.   Machines,  Records,  Supplies. 


The  PERRY  B.  WHITSIT  CO. 

Distributors  of 

Victrolas  and  Victor  Records 

COLUMBUS,  OHIO 


GATELY-HAIRE  CO.,  Inc. 

If  it's  Victor,  we  have  it 
We  have  it  if  it's  Victor 
ALBANY,  N.  Y. 


This  Refers  to 
You! 

pVERY  jobber  in  this 
country  should  be 
represented  in  this  de- 
partment. The  cost  is 
slight  and  the  advantage 
is  great.  Be  sure  to  have 
your  card  in  this  depart- 
ment of  The  Talking 
Machine  World  for  each 
month.    It  will  pay. 


Where  Dealers  May  Secure 

COLUMBIA 


Product 


Ready,  Full  Stocks,  and  Prompt  Deliveries 
from  Convenient  Shipping  Centers 
all  over  the  United  States. 


Distributors 


Atlanta,  Ga.,  Columbia  Graphophone  Co.,  63  N. 
Pryor  St. 

Baltimore,  Md.,  Columbia  Graphophone  Co.,  Ill 

West  German  St. 
Boston,  Columbia  Graphophone  Co.,  137  Federal 

St. 

Buffalo,  N.  Y„  Columbia  Graphophone  Co.,  622 
Main  St. 

Chicago,  111.,  Columbia  Graphophone  Co.,  14  N. 

Michigan  Ave. 
Cincinnati,  O.,  Columbia  Graphophone  Co.,  117- 

119  W.  Fourth  Ave. 
Cleveland,  O.,  Columbia  Graphophone  Co..  137S 

Kuclld  Ave. 

Dallas,  Tex.,  Columbia  Graphophone  Co.,  1011 
Elm  St. 

Denver,  Colo.,  Columbia  Storea  Co.,  505-507  Six- 
teenth St. 

Detroit,  Mich.,  Columbia  Graphophone  Co.,  401 

Woodward  Ave. 
Indianapolis,  Ind.,  Columbia  Graphophone  Co., 

44  N.  Pennsylvania  St. 
Kansas  City,  Mo.,  Columbia  Graphophone  Co., 

1112  Grand  Ave. 
Los  Angeles,  Cal.,  Columbia  Graphophone  Co., 

745  S.  Broadway. 
Louisville,  Ky.,  Columbia  Graphophone  Co.,  403 

S.  Fourth  Ave. 
Minneapolis,  Minn.,  Columbia  Graphophone  Co., 

412-414  Nicollet  Ave. 
New  Haven,  Conn.,  Columbia  Graphophone  Co., 

25  Church  St. 
New  Orleans,  La.,  Columbia  Graphophone  Co., 

517-525  Canal  St. 
New  York  City,  Columbia  Graphophone  Co.,  83 

i    Chambers  St. 
Omaha,  Neb.,  Schmoller  &  Mueller  Piano  Co. 
Philadelphia,   Pa.,    Pennsylvania   Talking  Ma- 
chine Co.,  210  N.  Broad  St. 
Pittsburgh,    Columbia    Graphophone    Co.,  101 

Sixth  St. 

Fortland,  Me.,  Columbia  Graphophone  Co.,  43 

Exchange  St. 
Portland.  Ore.,  Columbia  Graphophone  Co.,  429- 

431  Washington  St. 
Rochester.  N.  Y„  The  Grafonola  Co.,  23  Clinton 

Ave.,  South. 

Salt    Lake   City,   Utah,   Columbia   Stores  Co., 

Dooly  Block. 
San  Francisco,  Cal.,  Columbia  Graphophone  Co., 

334  Sutter  St. 
Seattle,  Wash.,  Columbia  Graphophone  Co.,  1311 

First  Ave. 

Spokane.    Wash.,    Columbia    Graphophone  Co., 

818  Sprague  Ave. 
Springfield,  Mass.,  Columbia  Graphophone  Co., 

289  Main  St. 
St.  Louis,  Mo.,  Columbia  Graphophone  Co.,  1008 

Olive  St. 

Tampa,  Fla.,  Tampa  Hardware  Co. 


DEALERS  WANTED— Exclusive  selling  rights 
given  where  we  are  not  actively  represented. 

Write  for  particulars  to  the  Columbia  Graphophone 
Co.,    Wholesale    Department,    Woalworth  Building, 

New  York. 

Headquarters  for  Canada: 
Columbia  Graphophone  Co.,  36S-6-7  Sorauren  Ave. 
Toronto,  Ont. 


SERVICE  FIRST 

EXCLUSIVE  VICTOR  JOBBERS 
WHOLESALE  ONLY 

Standard  Talking  Machine  Co. 

PITTSBURGH,  PA. 


Victor  Exclusively 

EASTERN  TALKING  MACHINE  CO. 

177  Tremont  Street,  Boston 

VICTOR  DISTRIBUTORS 


Sherman.Jpay  &  Co. 

San  Francisco,  Los  Angeles,  Portland,  Seattle,  Spokane 

PACIFIC  COAST  DISTRIBUTORS 
Victrolas  and  Victor  Records,  Sttinway  Pianos,  Pianola 
Pianos,  Holton  Band  Instruments 


The  Chicago 
Edison  Jobber 

The  perfection  of  musical 
Instruments  — THE  EDISON 
diamond  disc  PHONOGRAPH 
—with  EDISON  double  disc 
records. 

THE  PERFECTION  OF 
SERVICE— Our  Service. 

The  Perfection  of  advertising 
for  the  dealer — Our  plan. 

The  PHONOGRAPH  CO. 

229  So.  Wabash  Ave.,  CHICAGO 


Southern  Victor  Dealers 

Largest  Stock  VICTROLAS  and  RECORDS. 
Prompt  Shipment  and  Low  Freight  Rates. 

WALTER  D»  MOSES  &  CO. 

Oldest  Music  House  in  Virginia  or  North  Carolina. 

RICHMOND,  VA. 


OLIVER 
DITSON 
COMPANY 

BOSTON 


Largest  VICTO  R  Talkina 
Machine  Distributors  East  of 
Chicago.   

Creators  of  ''The  Fastest  Victor 
Service."  Let  as  tell  you  more 
about  oar  service. 


The  New  Edison  Diamond  Amberola. 
Model  75. 


Merchants  who  align  themselves  with  a  product  bearing  the  hall- 
mark of  Thomas  A.  Edison,  will  find  half  their  selling  battles 
already  won.  Edison  quality,  ideals  and  standards  are  known  and 
appreciated  the  world  over  by  the  buying  public. 

THE  NEW  EDISON  DIAMOND  AMBEROLA 

is  an  Edison  product  designed  to  appeal  to  that  back- bone  of 
America — the  comfortable  middle  class. 

A  mere  post  card  will  bring,  post  haste,  complete  information. 

THOMAS  A.  EDISON,  Inc. 

279  Lakeside  Avenue,  ORANGE,  N.  J. 


JOBBERS  OF  THE  NEW  EDISON,  EDISON  RE-CREATIONS, 
THE  NEW  EDISON  DIAMOND  AMBEROLA  AND  BLUE  AMBEROL  RECORDS 


CALIFORNIA 
Los  Angeles — Diamond  Disc  Distribut- 
ing Co. 

San     Francisco — Edison  Phonographs, 
Ltd. 

COLORADO 
Denver — Denver  Dry  Goods  Co. 

CONNECTICUT 
New    Haven — Pardee-Ellenberger  Co., 

Inc. 

GEORGIA 
Atlanta — Phonographs,  Inc. 

ILLINOIS 
Chicago — The  Phonograph  Co. 

James  I.  Lyons.    (Amberola  only.) 
INDIANA 
Indianapolis — Kipp  Phonograph  Co. 
IOWA 

Des  Moines — Harger  &  Blish. 
Sioux  City — Harger  &  Blish. 


LOUISIANA 
New  Orleans — Diamond  Music  Co.,  Inc. 

MASSACHUSETTS 
Boston — Pardee-Ellenberger  Co. 

MICHIGAN 
Detroit — Phonograph  Co.,  of  Detroit. 

MINNESOTA 
Minneapolis — Laurence  H.  Lucker. 
St.  Paul— W.  J.  Dyer  &  Bro.  (Amberola 
only.) 

MISSOURI 
Kansas  City — The  Phonograph  Co.  of 

Kansas  City. 
St.  Louis — Silverstone  Music  Co. 

MONTANA 
Helena — Montana  Phonograph  Co. 

NEBRASKA 
OmaTia — Shultz  Bros. 

NEW  YORK 
Albany — American  Phonograph  Co. 


New  York — The  Phonograph  Corp.  of 

Manhattan. 
Syracuse — Frank  E.  Bolway  &  Son,  Inc. 

W.   D.   Andrews   Co.  (Amberola 

only.) 

Buffalo— W.  D.  &  C.  N.  Andrews  Co. 
(Amberola  only.) 

OHIO 

Cincinnati — The  Phonograph  Co. 
Cleveland — The  Phonograph  Co. 

OREGON 
Portland — Edison  Phonographs,  Ltd. 

PENNSYLVANIA 
Philadelphia — Girard  Phonograph  Co. 
Pittsburgh — Buehn  Phonograph  Co. 
Williamsport — W.  A.  Myers. 

RHODE  ISLAND 
Providence — J.  A.  Foster  Co.  (Amberola 
only.) 

TEXAS 

Dallas  —  Texas-Oklahoma  Phonograph 
Co. 


El  Paso — El  Paso  Phonograph  Co.,  Inc. 

UTAH  - 
Ogden — Proudfit  Sporting  Goods  Co. 

VIRGINIA 
Richmond — C.  B.  Haynes  &  Co. 

WISCONSIN 
Milwaukee — The    Phonograph    Co.  of 


Milwaukee. 
-R. 


CANADA 

S.  Williams  &  Sons  Co., 


Montreal 
Ltd. 

St.  John— W.  H.  Thorne  &  Co.,  Ltd. 
Toronto— R.  S.  Williams  &  Sons  Co., 

Ltd. 

Vancouver — Kent  Piano  Co.,  Ltd. 
Winnipeg — R.  S.  Williams  &  Sons  Co., 
Ltd. 

Calgary — R.   S.  Williams  &  Sons  Co., 
Ltd. 
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The  best-known  trade  mark  in  the  world 

"The  Victor  talking  machine's  design,  'His  Master's  Voice/ 
has  become  a  household  word,  and  the  quaint  little  fox  terrier  at 
attention  before  the  horn  is  familiar  to  more  Americans  than  any 
of  the  world's  great  masterpieces" — Collier's  Weekly. 

*  \;  *  ' "-  - '  ■ '  • '      •  :-  -  ; ."  '■  '  ' '     "  - 

Entered  as  second-class  matter  May  2,  1905,  at  the  post  office  at  New  York,  N.  Y.,  under  the  act  of  Congress  of  March  2,  1879. 


THE    TALKING    MACHINE  WORLD 


The  Highest  Class  Talking  Machine  in  the  World 

THE  INSTRUMENT  OF  QUALITY 


CLEAR   AS  A  BELL 


THERE  will  be  spent  in  this  country  during  the  coming 
year  not  millions  but  billions  of  dollars  in  excess  of 
normal.    This  money  will  be  kept  in  this  country  and 
will  circulate  here.    Holiday  business 
in  the  phonograph  trade  especially 
will  be  exceptionally  good. 


Invincible  $350 


Never,  however,  have  manufacturers  been  con- 
fronted with  such  difficult  problems  as  they  now 
have  and  will  have  in  the  securing  of  requisite 
raw  materials,  the  speedy  transportation  of  in- 
coming and  outgoing  shipments,  the  maintenance 
of  a  skilled  force  of  workers,  and  finally  the 
method  of  adjustment  of  construction  and  selling 
in  order  to  make  timely  deliveries. 

You  will  therefore  see  why  there  is  such  tre- 
mendous importance  in  this  advice — 


You  MUST  anticipate  your  wants  if  you  wish  to 
have  goods  to  sell  this  Fall 

TODAY  write  for  complete  information 

Ten  models 

$45    $60    $75    $100    $150    $175    $190    $250    $350  $1000 

onora  $i)onograpf)  Corporation 

GEORGE  E.  BRIGHTSON,  President 

Executive  Offices,  57  Reade  Street,  New  York  City 

BOSTON:  165  Tremont  St.  CHICAGO:  320  S.  Wabash  Ave. 

PHILADELPHIA:  1311  Walnut  St.  SAN  FRANCISCO:  616  Mission  St. 

DETROIT:  3  Madison  Ave.  TORONTO:  Ryrie  Building 

Sonora  operates  and  is  licensed  under  BASIC  PATENTS  of  the  phonograph  industry 


The  Talking  Machine  World 
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CAPITALIZING  CHARACTERISTICS 

How  the  Service  of  the  Store  May  Be  Adapted 
to  the  Peculiar  Desires  and  Ideas  of  the  Va- 
rious Customers  With  Success  and  Profit 


Capitalizing  a  customer's  characteristics  is  a 
mighty  good  plan.  It  is  one  of  these  small 
things  that  brings  big  results.  The  story  is 
told  of  a  merchant  who  keeps  in  a  drawer  of  his 
desk  a  card  file  on  which  he  lists  every  detail, 
even  the  smallest  personal  peculiarity  of  each 
one  of  his  acquaintances,  his  family  connections 
and  other  matters  that  the  ordinary  mortal 
would  deem  of  no  importance.  He  says  that  this 
file  is  one  of  the  most  valuable  things  in  his  pos- 
session and  by  using  it,  sometimes  surreptitious- 
ly, he  is  never  at  a  loss  to  place  anyone  whose 
record  he  lias. 

Another  man  uses  the  same  idea  for  the  ben- 
efit of  his  salesmen.  Customers  are  listed  by 
name,  each  one  on  a  separate  card,  a  keyed 
record  of  the  necessary  information  having  first 
been  arranged  and  numbered.  For  instance, 
after  the  customer's  name  and  address  comes, 
No.  1,  his  occupation;  No.  2,  his  official  position; 
No.  3,  the  name  of  his  wife  and  the  date  of  the 
marriage  where  it  can  be  obtained.  Then  come 
family  connections,  relatives  living  near,  poli- 
tics, college,  church,  clubs,  hobbies,  etc.  The 
names  of  his  children  with  the  dates  of  birth 
where  possible  are  also  included,  and  facts  re- 
garding probable  income  and  habits,  whether 
he  buys  cheap  or  expensive  goods,  and  whether 
or  not  he  pays  his  bills  promptly.  All  these 
items  are  keyed  and  numbered;  each  card  has 
certain  numbers  and  information  so  arranged 
that  it  is  clear  to  any  one  having  the  key. 

With  such  a  file  of  customers  and  prospects 
— a  file  which  may  be  started  at  any  time  and 
which  will. grow  amazingly — the  store  could 
adapt  its  service  in  many  ways  so  as  to  meet 
the  probable  requirements  of  many  of  the  varied 
purposes  of  the  house. 


Clifford  A.  Wolf,  manufacturer  of  diamond 
and  sapphire  phonograph  points,  has  found  it 
necessary  to  move  to  larger  quarters.  He  has 
removed  to  136  Liberty  street,  New  York,  and 
is  located  in  Room  419. 


New  York,  June  15,  1917 


TALKING  MACHINE  MAN  IN  ARMY 

H.  H.  Noyes,  of  Buffalo,  a  Veteran  of  Spanish- 
American  and  Border  Campaigns  and  Goes  in 
Again,  Securing  the  Rank  of  Major 


Buffalo,  N.  Y.,  June  2. — One  of  the  members 
of  the  local  talking  machine  trade  who  is  do- 
ing his  bit  for  his  country  most  enthusiastically 
is  H.  H.  Noyes,  who  for  several  years  was 
traveling  salesman  for  W.  D.  &  C.  N.  Andrews, 
Victor  distributors  in  this  city.     He  was  well 


Major  H.  H.  Noyes 

known  and  popular  among  the  dealers  in  this 
locality. 

Mr.  Noyes  enlisted  in  the  navy  when  quite 
young  and  received  an  honorable  discharge  after 
suffering  an  injury  to  his  foot  in  the  service. 
Later  he  enlisted  in  the  Spanish-American  War, 
and  at  its  close  received  another  honorable  dis- 
charge. Last  summer  he  attended  the  train- 
ing camp  at  Plattsburg,  and  again  enlisted  in 
January  and  went  to  the  Mexican  border.  He 
is  now  stationed  at  Fort  Sam  Houston,  San 
Antonio,  Tex.,  where  he  has  the  rank  of 
Major. 


Price  Twenty  Cents 


BUILDS  MACHINE  ON  NEW  PRINCIPLE 

No  Reproducer  or  Tone  Arm  of  Accepted  Form 
or  Even  Diaphragm  in  Talking  Machine  Con- 
structed by  F.  D'A.  Goold — Its  Features 


A  thoroughly  new  and  most  interesting  type 
of  talking  machine,  the  result  of  a  number  of 
years  of  study  and  experimenting,  has  just  been 
perfected  by  the  inventor,  F.  D'A.  Goold,  and 
is  now  being  displayed  at  his  workshop  in 
New  York. 

The  machine  is  constructed  on  an  entirely 
original  principle  and  the  unusual  feature  is 
that  there  is  no  metal  reproducer,  no  diaphragm 
and  no  metal  tone  arm,  to  bring  forth  the  sound 
waves  from  the  record.  As  a  matter  of  fact  the 
only  bit  of  metal  in  the  reproducing  mechanism 
is  the  small  needle  holder. 

In  Mr.  Goold's  new  machine,  one  first  sees  a 
cabinet  in  shape,  size  and  general  appearance 
resembling  a  small  grand  piano.  The  turntable 
occupies  a  section  of  what,  in  the  piano,  would 
be  the  key-bed,  while  from  the  interior  of  the 
instrument,  carefully  balanced  and  swinging  in 
a  wide  slot,  projects  what  in  another  machine 
is  termed  the  reproducer.  This  is  of  special 
wood,  several  inches  long,  quite  high,  and  re- 
sembling as  much  as  anything  a  section  of  the 
sharp  prow  of  a  motor  boat  in  inverted  position. 
This  projecting  section  has  at  its  point  a  needle 
holder  which  is  centered  on  the  record  in  the 
usual  manner  and  provides  for  the  use  of  the 
ordinary  steel  needle.  The  vibrations  are  then 
conveyed  to  the  interior  of  the  instrument  and 
to  a  special  set  of  "vibrators"  which,  pending 
patent  protection,  still  remain  the  secret  of  the 
inventor. 

The  reproduction  of  the  instrument  is  in 
many  respects  remarkable,  especially  with  rec- 
ords of  instrumental  music.  The  tone  of  the 
violin,  the  'cello,  and  of  the  brass  instruments, 
comes  out  with  a  faithfulness  that  is  most  satis- 
fying. The  music  is  not  projected  from  a  horn 
as  is  usually  the  case,  but  is  released  through 
all  sides  of  the  instrument,  and  may  be  heard 
with  equal  distinctness  from  any  part  of  the 
room. 

Mr.  Goold  is  a  veteran  talking  machine  man 
and  for  many  years  was  connected  with  the 
laboratories  of  prominent  concerns  both  in 
Europe  and  in  this  country.  He  states  that  fol- 
lowing the  perfection  of  his  reproducing  ma- 
chine, he  plans  to  develop  a  recording  system 
along  the  same  lines.  It  is  his  plan  to  release 
the  patent  rights  for  this  country  on  a  royalty 
basis,  but  he  will  give  his.  personal  attention  to 
the  production  of  the  machine  in  quantities. 

Whatever  may  be  the  actual  commercial  value 
of  Mr.  Goold's  machine  and  the  new  principle 
he  has  incorporated  in  it,  the  fact  remains  that 
the  instrument  is  thoroughly  interesting  as 
marking  a  new  and  unlooked  for  development  in 
talking  machine  production. 


FEATURE  PATRIOTIC  WINDOW 

Shipley's  Temple  of  Fancy  Has  Timely  Display 
of  Victor  Records  and  Machines 

Among  the  many  talking  machine  houses  who 
realized  the  possibilities  that  lie  in  featur- 
ing patriotic  music  in  record  form  at  this  par- 
ticular time  is  to  be  included  Shipley's  Temple 
of  Fancy,  Frederick,  Md.,  where  a  spread  of 
three  show  windows  was  devoted  to  a  "Star 
Spangled  Banner  display"  in  which  Victrolas 
and  the  Victor  dog,  together  with  appropriate 
Victor  patriotic  records  were  featured  amid  a 
profusion  of  flags  of  various  sizes.  The  talk- 
ing machine  department  at  Shipley's  is  under 
the  management  of  C.  W.  Shepherd,  who  has 
built  up  a  very  successful  business. 


Don't  live  on  past  reputation — make  it  new 
each  day. 


HOW  WILL  THE  WAR  AFFECT  THE  PHONOGRAPH  BUSINESS? 

E.  A.  Widmann,  President  of  Pathe  Freres  Phonograph  Co.,  Sends  Inspiring  Letter  Regarding 
Conditions  and  the  Future  to  the  Company's  Dealers — An  Able  Summary 

fact, 


E.  A.  Widmann,  president  of  the  Pathe  Freres 
Phonograph  Co.,  Brooklyn,  N.  Y.,  and  a  recog- 
nized authority  on  financial  and  industrial  af- 
fairs as  pertinent  to  the  talking  machine  indus- 
try, recently  sent  out  the  following  interesting 
letter  to  Pathe  dealers  in  response  to  the 
query:  "How  will  the  war  affect  the  phono- 
graph business?" 

"I  have  had  a  number  of  letters  from  dis- 
tributors and  dealers  as  to  what  bearing  we 
thought  the  war  situation  would  have  on  the 
sale  of  Pathe  phonographs  and  records. 

"I  believe  the  best  answer  to  this  question 
can  be  drawn  from  parallel  situations  in  other 
countries.  Compare  the  United  States  as  of 
to-day  with  Canada  in  the  summer  of  1914; 
we  are  forced  to  the  conclusion  that  we  are 
in  about  the  same  situation  that  Canada  was, 
except  that  we  have  had  the  three  most  pros- 
perous years  in  our  history;  billions  of  money 
have  been  spent  here  and  billions  of  money 
are  about  to  be  spent.  Canada  did  not  find 
herself  in  such  position  at  the  beginning  of  the 
war,  even  relatively. 

"Further,  there  seems  to  be  no  question  that 
our  burden  to  carry  on  the  war  will  not  be 
nearly  as  great  as  is  Canada's.  Ch  r  war  will 
probably  consist  of  nine-tenths  pre;  :i  'an  and 
one-tenth  waste.  Altogether,  v.  v.  .  refore, 
should  be  better  off  three  years   '.  .ncc  than 


Canada  is  to-day.  But,  as  a  matter  of 
the  phonograph  business  in  Canada  is  very 
flourishing;  relatively,  taking  the  per  capita  de- 
mand, the  demand  is  greater  in  Canada  than 
it  is  here.  This  does  not  apply  to  phonographs 
alone,  but  to  similar  articles  sold  for  pleasure 
and  on  time  payments. 

"In  England,  one  of  the  largest  companies, 
and  one  of  which  I  happen  to  have  some  fairly 
accurate  information,  is  doing  the  largest  busi- 
ness and  especially  in  records,  that  it  has  ever 
done  in  its  history.  This  at  advanced  prices 
and  in  some  cases  almost  double  prices.  The 
information  that  has  come  to  me  from  Germany 
is  hardly  believable,  but  in  the  record  business 
and  even  in  the  machine  business  they  are  do- 
ing as  well  as  ever,  and  the  records  are  sold  at 
practically  double  their  old  prices. 

"It  seems  that  the  incessant  war  talk,  the 
strain  and  the  tense  situation  brings  about  a 
condition  that  actually  makes  for  a  demand  for 
something  that  distracts,  and  there  is  nothing 
that  supplies  this  so  much  as  the  phonograph. 

"Temporarily,  it  may  go  through  the  minds 
of  some  of  the  careful  people  in  the  country  to 
retrench  in  one  way  or  another,  but  this  will 
be  more  than  counterbalanced  by  the  billions 
that  are  going  to  be  earned  and  spent  by  others. 
In  my  opinion,  this  year  will  be  the  greatest  in 
phonograph  history." 
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TWIN  CITY  TALKING  MACHINE  MEN  A  CONTENTED  LOT 


Report  a  Growing  Demand  for  Better  Grades  of 
Accompanying  Publicity  Campaigns  Still 

Minneapolis  and  St.  Paul,  Minn.,  May  28. — 
If  everyone  in  the  world  was  as  satisfied  and 
contented  as  the  talking  machine  and  phono- 
graph dealers  of  St.  Paul  and  Minneapolis  the 
millennium  might  be  expected  any  minute.  With- 
out any  exception  the  dealers  of  the  Twin  Cities, 
and  the  jobbers  are'  doing  more  business  than 
they  handled  a  year  ago,  and  1916  was  not  a 
slow  year  for  them,  far  from  it.  Not  only  are 
they  selling  more  and  better  instruments,  but 
they  could  show  a  substantial  increase  over 
even  the  present  satisfactory  volume  could  they 
but  obtain  the  goods  desired.     So  they  say. 

The  grand  opera  season  is  over,  and  the  tone 
tests  as  well,  so  there  is  not  as  much  activity 
in  public  affairs  pertaining  to  the  trade,  but 
the  people  are  buying  instruments  and  records. 
It  seems  that  the  public  has  accepted  a  general 
dictum  that  "No  home  is  complete  without  a 
talking  machine."  At  any  rate,  without  any 
special  publicity,  or  any  great  effort  the  people 
are  buying. 

Of  course,  many  of  the  city  folks  have  gone 
to  their  summer  homes  along  the  rivers,  on  the 
lakes  and  in  the  wilderness,  and  the  need  for 
phonographs  and  records  at  these  places  may 
have  stimulated  the  trade  somewhat. 

Manager  George  A.  Mairs,  of  the  Victrola  de- 
partment of  W.  J.  Dyer,  states  that  their  sales 
are  far  ahead  of  the  totals  for  a  year  ago. 

"We  could  close  many  more  sales,  if  we 
could  get  all  we  wanted  of  certain  popular 
styles,"  he  said.  "But  we  can't.  We  had  hoped 
all  along  that  the  shortage  of  supply  which  has 
been  acute  for  a  long  time,  would  be  overcome, 
and  we  could  stock  up,  but  we  find  no  relief. 
For  fear  this  may  continue  we  already  have 
placed  orders  for  the  fall  trade.  Three  of  our 
salesmen  are  on  the  road  all  the  time,  and  are 
getting  all  the  business  that  can  be  handled  to 
advantage. 


Machines— Effects  of  Grand  Opera  Season  and 
Being  Felt — What  Jobbers  Are  Doing 


The  Minnesota  Phonograph  Co.,  in  addition 
to  its  regular  business,  which  has  been  increas- 
ing monthly,  still  is  feeling  some  of  the  stimu- 
lation from  the  big  Edison  convention,  ban- 
quet, recital  and  tone  test.  It  was  a  big  event 
for  the  Edison  dealers  and  their  hosts,  and 
President  L.  H.  Lucker  has  reason  to  feel 
elated. 

Like  other  jobbers  Mr.  Lucker  complains  that 
they  want  the  same  styles  of  machines  as  he 
wants,  the  result  being  that  he  can't  get  all  the 
machines  that  he  wants,  and  the  final  conse- 
quence being  that  he  loses  business  every  day. 
Aside  from  that  May  was  a  much  better  month 
in  every  way  than  April,  and  is  something  like 
20  per  cent,  ahead  of  the  May  of  1916. 

By  making  the  most  strenuous  sort  of  effort 
the  Beckwith-O'Neill  Co.  is  trying  to  accumu- 
late a  stock  of  Victrolas  for  what  is  coming  later, 
but  it  can  hardly  be  said  that  their  labors  are 
profitable  or  even  encouraging.  There  are  a 
few  machines  in  the  main  storeroom,  but  too 
few  by  far.  They  report  that  the  great  cau- 
tion so  noticeable  in  the  April  orders  has  quite 
disappeared  and  the  rural  dealers  are  ordering 
about  at  their  normal  rate.  With  the  volume  of 
business  greater  than  a  year  ago  the  house  has 
reason  to  feel  considerably  at  ease. 

A  switch  has  occurred  in  the  Columbia  man- 
agement for  the  Northwest.  W.  L.  Sprague, 
formerly  at  Buffalo,  is  now  in  charge.  Just 
where  Robert  Souders,  who  has  been  boss  here 
for  two  years,  will  go,  has  not  been  learned. 
The  company  is  reported  to  be  doing  a  nice 
business,  especially  with  its  Dictaphone  line. 

J.  W.  Shaw,  formerly  St.  Paul  manager  for 
the  Cable  Piano  Co.,  is  on  the  road  for  the  G. 
Sommers  Co.,  Northwestern  jobbers  for  the 
Pathe  machines  and  goods. 

J.  L.  Pofahl,  manager  of  the  Victrolas  in  the 
big  Golden  Rule  store,  St.  Paul,  attended  the 


piano  conventions  in  Chicago,  particularly  to 
view  the  displays- 

A  lady,  Miss  Gladys  Hutchins,  formerly  with 
the  New  England  Furniture  Co.,  is  manager 
of  the  Victrola  department  of  Davis  &  Ruben, 
313  East  Hennepin  avenue. 

This  placard  has  been  posted  in  every  depart- 
ment of  W.  J.  Dyer  &  Bro.     All  department 
heads  pronounce  it  to  be  of  inestimable  value  in 
stimulating  the  interest  of  the  employes: 
The  Success  of  This  Business 
Depends  on  the 
Co-operation  of  Every 
Employe 
From  Errand  Boy  to  Manager 
WAGES  MUST  BE  EARNED 
BEFORE  THEY  CAN  BE  PAID 
Anything  that  Hurts  this  Business 
Will  Hurt  Every  Employe 
Protect  it  in  Every  Way 
You  Can 

May  it  Grow,  and  Grow  With  It. 
The  military  spirit  has  entered  the  soul  of 
F.  S.  Smith,  manager  of  the  Victrola  depart- 
ment of  the  Cable  Piano  Co.,  St.  Paul.  He  is 
drilling  nightly  with  the  Civilian  reserve,  and 
may  get  the  shoulder  straps  of  an  officer  later. 


RIMINI  J0INS_PATHE  STAFF 

The  Pathe  Freres  Phonograph  Co.,  Brooklyn, 
N.  Y.,  has  announced  the  addition  to  its  staff 
of  recording  artists  of  Giacomo  Rimini,  leading 
baritone  of  the  Chicago  Opera  Co.,  and  promi- 
nent in  musical  circles  here  and  abroad.  His 
first  recordings  will  be  issued  on  June  20,  at 
which  time  the  July  Pathe  records  are  an- 
nounced to  the  public. 

Mr.  Rimini  achieved  phenomenal  success  with 
the  Chicago  Opera  Co.  the  past  season,  and 
proved  such  a  favorite  with  opera-goers  that  the 
management  of  the  opera  company  re-engaged 
him  for  a  number  of  years.  His  first  Pathe 
recordings  are:  "Faust"  (Gounod)  "Invocation" 
in  Italian;  and  Otello  (Verdi)  "Brindisi"  (drink- 
ing song)  in  Italian. 


HERE'S 
FOR 


VACATION  r% 
ICTOR  D 


OLLARSt 

E  ALERS I 


It  sells  itself — just  what  your  trade  has  been  waiting  for!  A  light,  handy  carrying  case  for 
portable  styles  of  Victrolas — makes  it  possible  to  take  along  one  of  these  entertaining  instruments 
on  vacations,  outings,  etc.    Convenient  as  a  grip — safe  as  a  trunk! 


Fibre  Victrola  Trunks 

TWO  SIZES  -  BOTH  WINNERS! 

Give  them  a  place  in  your  Victor  Department — display  them  in  your  window — see  how 
they  will  attract  buyers  without  a  word.    It  fills  a  long  felt  want. 


Victrola  IV  Trunk,  3-ply  veneer, 
covered  with  hard  fibre,  fibre  bot- 
tom, steel  trimmings,  excelsior  back, 
shaped  to  fit  instrument 
snugly.  Strong  lock  and  <tjp  CA 
handle.  Dimensions  lyyi  *r*\'  JV 
x  13X  xll      ...    .  f 


Victrola  VI  Trunk,  same  construc- 
tion, but  made  for  the  larger  size 
Victrola.  Dimensions  20%  x  15  x  13. 
Best  of  construction — very 
attractive  design  and 
finish. 

Price  ------ 


$g.50 


These  dandy  Trunks  will  make  Victrola  sales  for  you. 
Your  customers  who  own  cabinet  machines  will  want 
a    portable    style    with    one    of    these    carrying  cases. 

Write  or  wire  your  order  today! 

Prompt  shipment  made  immediately  upon  receipt.    Now  is  the  time  to  cash  in  on  this 
live  proposition— be  the  first  to  show  them  in  your  locality! 


ORIGINATORS  OF  FIBRE  VICTROLA  TRUNKS 


213  East  Broad  Street 


Richmond,  Va. 
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[[Victrola  IV,  $15 

Oak 


Victrola  XVI,  $200 

Victrola  XVI,  electric,  $250 

Mahogany  or  oak 


Victrola 
supremacy 

The  supremacy  of  the  Victrola 
is  as  evident  in  the  prosperity  of 
Victor  dealers  as  in  the  great  musi- 
cal accomplishments  of  the  instru- 
ment itself. 

Victrola  supremacy  means  dealer 
success. 


Victrola  VIII,  $40 

Oak 


Victrola  X,  $75 

Mahogany  or  oak 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.S.A. 

Berliner  Gramophone  Co.,  Montreal,  Canadian  Distributors. 

Important  Notice.    Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special 
processes  of  manufacture,  and  their  use,  one  with  the  other,  is  absolutely  essential  to  a  perfect  Victor  reproduction. 

Victrola     is  the  Registered  Trade-mark  of  the  Victor  Talking  Machine  Co.  designating  the  products  of  this  Company  only. 

Warning  :  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


Albany,  N.  Y  Gately-Haire  Co.,  Inc. 

Atlanta,    Ga  Elyea-Austell  Co. 

Phillips  &  Crew  Co. 

Austin,  Tex  The  Talking  Machine  Co.,  of 

Texas. 

Baltimore,    Md  Cohen  &  Hughes. 

E.  F.  Droop  &  Sons  Co. 

H.  R.  Eisenbrandt  Sons,  Inc. 

Bangor,  Me  Andrews  Music  House  Co. 

Birmingham,  Ala... .  Talking  Machine  Co. 
Boston,   Mass  Oliver  Ditson  Co. 

The  Eastern  Talking  Machine 
Co. 

The  M.  Steinert  &  Sons  Co. 
Brooklyn,  N.  Y  American  Talking  Mch.  Co. 

G.  T.  Williams. 
Buffalo,  N.  Y  W.  D.  &  C.  N.  Andrews. 

Neal,  Clark  &  Neal  Co. 

Burlington,  Vt  American  Phonograph  Co. 

Butte,  Mont  Orton  Bros. 

Chicago,   III  Lyon  &  Healy. 

Chicago  Talking  Machine  Co. 

The  Rudolph  Wurlitzer  Co. 

Cincinnati,  O  The  Rudolph  Wurlitzer  Co. 

Cleveland,  O  The  W.  H.  Buescher  &  Sons  Co. 

The  Collister  &  Sayle  Co. 

The  Eclipse  Musical  Co. 

Columbus,  O  The  Perry  B.  Whitsit  Co. 

Dallas,   Tex  Sanger  Bros. 

Denver,  Colo  The  Hext  Music  Co. 

The  Knight-Campbell  Music  Co. 


Victor  Distributors 

Des  Moines,  la  Mickel  Bros.  Co. 

Detroit,  Mich  Grinnell  Bros. 

Flmira,  N,  Y  Elmira  Arms  Co. 

El  Paso,  Tex  W.  G.  Walz  Co. 

Honolulu,  T.  H  Bergstrom  Music  Co.,  Ltd. 

Houston,  Tex  Thos.  Goggan  &  Bro. 

Indianapolis,  Ind.. .  Stewart  Talking  Machine  Co. 
Jacksonville,  Fla... .  Florida  Talking  Machine  Co. 
Kansas  City,  Mo. ...J.  W.  Jenkins  Sons  Music  Co. 

Schmelzer  Arms  Co. 

Lincoln,  Nebr  Ross  P.  Curtice  Co. 

Little  Rock,  Ark.. .  O.  K.  Houck  Piano  Co. 
Los  Angeles,  Cal.. .  Sherman,  Clay  &  Co. 

Memphis,   Tenn  O.  K.  Houck  Piano  Co. 

Milwaukee,  Wis  Badger  Talking  Machine  Co. 

Minneapolis,  Minn.  Beckwith,  O'Neill  Co. 

Mobile,  Ala   VVm.  H.  Reynalds. 

Montreal,  Can  Berliner  Gramophone  Co.,  Ltd. 

Nashville,  Tenn  O.  K.  Houck  Piano  Co. 

Newark,  N.  J  Price  Talking  Machine  Co. 

New  Haven,  Conn... Henry  Horton. 

New  Orleans,  La.. ..  Philip  Werlein,  Ltd. 

New  York,  N-.  Y.. . .  Blackman  Talking  Mach.  Co. 

Emanuel  Blout. 

C.  Bruno  &  Son,  Inc. 

I.  Davega,  Jr.,  Inc. 

S.  B.  Davega  Co. 

Charles  H.  Ditson  &  Co. 

Landay  Bros.,  Inc. 

New  York  Talking  Mach.  Co. 

Ormes,  Inc. 

Silas  E.  Pearsall  Co. 


Omaha,   Nebr  A.  Hospe  Co. 

Nebraska  Cvcle  Co. 

l'eoria,  IU  Putnam-Page  Co.,  Inc. 

Philadelphia,  Pa....  Louis  Buehn  Co.,  Inc. 

C.  J.  Heppe. 

Penn  Phonograph  Co.,  Inc. 

The  Talking  Machine  Co. 

H.  A.  Weymann  &  Son,  Inc. 
Pittsburgh,   Pa  W.  F.  Frederick  Piano  Co. 

C.  C.  Mellor  Co.,  Ltd. 

Standard  Talking  Machine  Co. 

Portland,  Me  Cressey  &  Allen,  Inc. 

Portland,  Ore  Sherman,  Clay  &  Co. 

Providence,  B.  I  J.  Samuels  &  Bro.,  Inc. 

Richmond,  Va  The  Corley  Co.,  Inc. 

W.  D.  Moses  &  Co. 
Rochester,  N.  Y  E.  J.  Chapman. 

The  Talking  Machine  Co. 
Salt  Lake  City,  U.. .  Consolidated  Music  Co. 

The  John  Elliott  Clark  Co. 
San  Antonio,  Tex...  Thos.  Goggan  &  Bros. 
San  Francisco,  Cal..  Sherman,  Clay  &  Co. 

Seattle,  Wash  Sherman,  Clay  &  Co. 

Sioux  Falls,  S.  D...  Talking  Machine  Exchange. 

Spokane,  Wash  Sherman,  Clay  &  Co. 

St.  Louis,  Mo  Koerber-Brenner  Music  Co. 

St.  Paul,  Minn  W.  J.  Dyer  &  Bro. 

Syracuse,  N.  Y  W.  D.  Andrews  Co. 

Toledo,  O  The  Whitney  &  Currier. 

Washington,  D.  C...  Cohen  &  Hughes. 

E.  F.  Droop  &  Sons  Co. 

Robt.  C.  Rogers  Co. 
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THE    PULLING    TEST — THE    STRENGTH    IS  THERE 


THE   STRONGEST   ALBUM    MADE   AT  ANYWHERE   NEAR    ITS   LOW  PRICE 


The  WeIl=Known  "National" 
Record  Albums 
Are  Always  the  Leaders 


The  only  Safe  and  Conveni= 
ent  Way  to 
Protect  Disc  Records 


For  Durability,  Finish  and 

Artistic  Design 
Our  Albums  Have  No  Equal 


They  are  made  in  the  most 
substantial  man= 
ner  by  skilled  workmen 


PATENT  APPLIED  FOR 


STRENGTH   AT  THE   STRESS  AND   STRAIN    POINT        PRACTICALLY   UNBREAKABLE   FOR    REGULAR  USAGE 

We  manufacture  disc  Record  Albums  containing  12  pockets  to  fit  the  Victrola  Cabinets  Nos.  X  and  XI.     We  also  make  Albums  containing  17  pockets. 

With  the  indexes  they  are  a  complete  system  for  filing  all  disc  Records. 
THESE   ALBUMS   ARE  THE   BEST   FOR   VICTOR,   COLUMBIA   AND   ALL   OTHER    DISC  RECORDS 

&rTtREEStorN  PmcEEsS°UCITED  NATIONAL  PUBLISHING  CO.,  239  S.  American  St.,  PHILADELPHIA,  PA. 


ACCOUNTING  METHODS  IN  TALKING  MACHINE  BUSINESS 

By  CHAS.  A.  HARRINGTON,  Wilmington,  Del. 


Charles  A.  Harrington,  a  certified  accountant's 
senior, who  recently  became  associated  with  the 
Imperial  Talking  Machine  Co.,  Wilmington,  Del., 
has  written  the  following  interesting  article  on 
accounting  methods  in  the  talking  machine  busi- 
ness which  can  be  perused  to  advantage  by  all 
factors  of  the  industry: 

Modern  accounting  methods  are  as  essential 
to  the  success  of  the  talking  machine  business  as 
they  are  to  any  other  progressive  industry  and 
to  designate  the  science  of  recording  the  human 
voice  merely  as  "progressive"  is  to  draw  it 
mildly,  to  say  the  least. 

Whether  manufacturer,  distributor  or  retailer, 
the  business  administrative  must  meet  and  solve 
the  fundamental  problem  of  merchandising, 
that  of  finance,  and  he  can  properly  do  that  by 
equipping  himself  with  a  bookkeeping  system 
that  will  regularly  and  accurately  reflect  his  true 
business  condition. 

The  retailer,  for  instance,  should  not  only 
know  his  cash  balance,  how  much  he  owes  and 
how  much  is  owed  to  him  but  also  how  much 
he  makes,  and  he  should  know  that  important 
fact,  not  once  a  year,  but  at  the  very  least, 
once  a  month. 

The  manufacturer  should  know  his  costs.  In 
these  days  of"  rising  prices  when  all  materials 
are  doubling  and  trebling  in  value  that  knowl- 
edge becomes  imperative.  If  the  producer 
would  keep  his  hand  on  the  pulse  of  his  business, 
he  must  know  the  source  of  abnormal  expendi- 
ture and  how  it  comes  about.  With  these  facts 
before  him  he  is  intelligently  able  to  face  the 
situation  and  retrench  whereafter  possible  when 
necessary. 


It  is  safe  to  assume  that  many  manufacturers 
are  approaching  the  breaking  point  and  it  is 
just  as  safe  to  assume  that  some  of  them  don't 
know  the  exact  cause  of  their  weakness.  In- 
stead of  offering  an  organized  resistance  to  bus- 
iness disaster,  they  invite  it  by  a  state  of  "un- 
preparedness." 

How  many  of  the  following  questions  could 
you,  Mr.  Retailer,  answer: 

What  were  your  profits  for  May? 

What  are  your  profits  for  the  year  up  to  May 
31? 

Is  your  stock  decreasing? 

Are  your  quick  assets  increasing? 

Do  you  owe  more  than  you  did? 

If  you  are  "on  the  toboggan"  why  is  it? 

Of  your  expenses  what  part  is  advertising? 

What  can  be  eliminated  safely  in  order  to 
increase  your  advertising? 

Is  your  "burden"  proportionately  too  high? 

Where  is  your  leak? 

And  you,  Mr.  Manufacturer? 

How  much  more  did  your  product  cost  in 
May  than  it  did  a  year  ago? 

Have  you  graduated  your  selling  prices  ac- 
cordingly? 

If  not,  have  you  reduced  your  manufacturing 
expenses  wherever  possible?  • 

In  open  competition,  how  much  of  a  margin 
have  you  got  over  the  other  "fellow?" 

Are  your  selling  expenses  too  high? 

Are  your  advertising  contracts  too  low? 

What  percentage  have  record  materials  in- 
creased? 

Are  all  your  manufacturing  departments 
working  at  their  highest  efficiency? 


Metal  Back 

The  Quality 
Album 


The  heavy  Green  Pockets  are  guarded  against 
opening  on  the  side  by  being  both  glued  and  stitched 
to  a  heavy  piece  of  flexible  Duck  Canvas.  Then  in 
turn  the  Envelopes  are  bound  to  a  back  consisting 
of  one  piece  of  metal  fastened  with  wire  rods. 

The  Album  opens  easily,  and  lies  absolutely  flat. 
Practically  indestructible  where  the  strain  is  greatest. 

An  Album  you  can  take  pride  in  recommending, 
as  you  can  guarantee  it  to  your  customers,  and  we 
stand  behind  the  guarantee. 


Better  Albums  for  your  money — No 
matter  what  grade  Albums  you  sell 

Write  for  Samples  of  Our  Three  Grades 

New  York  Album  &  Card  Co., 


23  LISPENARD  STREET 
NEW  YORK 


What  is  the  value  today  of  your  completed 
and  partially  completed  stock? 

Are  you  properly  absorbing  your  factory 
"overhead"  in  your  production? 

How  much  can  you  safely  expend  on  material 
purchases? 

Is  the  business  gaining  or  sliding  back? 

These  questions  are  perfectly  pertinent  to  a 
going  business.  An  executive  can  consider  him- 
self safely  "on  the  job"  if  he  is  able  to  tell 
his  partner  or  his  board  of  directors  just  how 
matters  are  going  and  how  to  be  weaned  away 
from  encroaching  weakness. 

(Next  month  The  Talking  Machine  World  will 
publish  an  article  by  Mr.  Harrington  on  a  simple, 
comprehensive  and  accurate  accounting  system  for 
the  retailer,  illustrated  by  the  few  forms  necessary 
which  will  be  follozved  in  later  issues  by  articles 
covering  manufacturing  costs  and  trading  costs  of 
the  producer  and  distributor.) 


THE  VICTOR  SHOP  IN  CORRY,  PA. 

Barlow  Hardware  Co.  Opens  Handsome  Quar- 
ters in  That  City — Those  in  Charge 


Corry,  Pa.,  June  2. — One  of  the  most  attrac- 
tive retail  talking  machine  establishments  in 
this   section   is   the   new  Victor   Shop  of  the 


Victor  Shop,  Corry,  Pa. 

Barlow  Hardware  Co.,  recently  opened  at 
North  Center  street,  this  city.  The  entire  store, 
a  view  of  which  is  shown  herewith,  is  finished 
in  white  enamel  with  walls  tinted  in  green  and 
green  runners  on  the  floor  by  way  of  contrast. 
Two  sound-proof  demonstrating  booths  are  pro 
vided,  each  of  them  supplied  with  a  Victrola  XI, 
and  there  is  a  plentiful  supply  of  comfortable 
chairs  both  in  the  booths  and  in  the  main  show- 
room. The  shop  is  decorated  with  palms  and 
flowers,  and  the  walls  are  hung  with  large  por- 
traits of  famous  Victor  record  artists. 

J.  E.  Hornberger,  of  Pittsburgh,  is  in  charge 
of  the  Victor  Shop,  and  Miss  Dorothy  Davidson 
looks  after  the  clerical  work.  Miss  Anne  Bell 
Robbins,  of  Pittsburgh,  is  in  charge  of  the  dem- 
onstration booths,  work  for  which  she  is  well 
fitted,  for  she  is  thoroughly  familiar  with  the 
many  records  in  the  Victor  catalog,  including' 
the  educational  records  for  school  use. 
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Victrola  VI,  $25 

Oak 


Victrola  VIII,  $40 

Oak 


Victrola  IV,  $15 

Oak 


Victor  supremacy 
is  lasting 

It  is  built  on  the  solid  foundation 
of  great  things  actually  accomplished. 

And  the  success  of  every  Victor 
dealer  increases  with  every  new 
development  of  this  wonderful 
instrument. 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.  S.  A. 

Berliner  Gramophone  Co.,  Montreal,  Canadian  Distributors 

Important  Notice.  Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special 
processes  of  manufacture,  and  their  use,  one  with  the  other,  is  absolutely  essential  to  a  perfect  Victor  reproduction. 

"Victrola"  i3  the  Registered  Trade-mark  of  the  Victor  Talking  Machine  Company  designating  the  products  of  this  Company  only 

Warning:  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


Victrola  XVL 


$200 


Victrola  XVI,  electric,  $250 

Mahogany  or  oak 


Victrola  XVII,  $250 

Victrola  xVlI,  electric,  $300 

Mahogany  or  oak 
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NEW  YORK,  JUNE  15,  1917 

THE  business  outlook  is  necessarily  the  theme  of  a  thousand 
preachments,  but  so  far  as  the  talking  machine  industry  is 
concerned  reports  from  our  correspondents  in  widely  separated 
sections  of  the  country  would  indicate  a  greater  feeling  of 
optimism  regarding  the  general  situation  than  existed  a  month 
ago.  Commonsense  is  replacing  fear,  and  people  are  realizing 
that  every  man  must  take  hold  and  do  his  part  to  the  end  that 
business  equilibrium  is  maintained. 

There  has  been  a  lot  of  silly  nonsense  uttered  by  would-be 
statesmen,  and  a  lot  of  newspapers,  about  economy,  which  has 
created  a  feeling  of  uncertainty  among  the  rank  and  file  of  the 
purchasing  public  which  it  has  been  very  hard  to  overcome. 
Meanwhile  it  has  kept  these  men  and  these  papers  busy  recently 
trying  to  straighten  out  the  absurd,  hysterical  economy  statements 
made  following  the  severence  of  our  relations  with  Germany. 

Nobody  can  uphold  wastefulness,  which  is  one  of  our 
national  weaknesses,  but  this  term  has  been  grossly  misapplied  to 
necessities,  such  as  musical  instruments  and  other  requisites 
which  are  a  part  of  our  very  life.  In  war  times  music  is  con- 
cededly  a  necessity,  and  the  talking  machine  is  one  of  the  fore- 
most vehicles  for  satisfying  the  needs  of  those  musically  inclined. 
As  John  McCormack,  the  famous  tenor,  said  the  other  day,  "Any 
discouragement  of  music  at  the  present  period  would  be  the 
worst  thing  possible  for  the  country.  Its  educational  value,  its 
social  value,  and  its  nationalizing  value  are  urgently  needed  at 
this  time." 

The  talking  machine  dealer  has  two  big  duties  now  facing 
him  outside  of  those  which  his  country  may  demand  of  him. 
One  is  to  fight  the  false  economy  propaganda,  and  the  other  is 
to  advertise  talking  machines  as  never  before. 

This  campaign  against  so-called  luxuries  means  that  if  we 
cut  all  purchases  down  to  the  necessities  of  mere  existence,  we 
will  cut  down  the  business  of  the  country  one-half.  Thus  pros- 
perity may  be  undermined,  resulting  in  unemployment  and  hard 
times.  If  we  want  to  foolishly  run  over  the  precipice,  and  bring 
about  disaster,  there  is  no  surer  way. 

The  talking  machine  dealer  must  now,  as  never  before,  keep 
himself  in  the  public  eye  through  advertising.  He  must  reassure 
the  public  that  "business  is  going  on  as  usual";  that  there  is 
more  money  in  circulation  than  ever  before;  that  wages  and 
employment  this  year  will  reach  the  highest  mark  ever  attained ; 
that  if  everybody  will  do  their  part  and  shelve  fear  and  pessi- 


mistic prognostications,  the  fall  of  the  present  year  will  witness 
a  business  boom  that  will  break  all  records. 

Within  a  very  short  time  Congress  will  have  disposed  of  a 
number  of  war  measures,  which  for  the  .past  two  months  have 
made  business  men  somewhat  uncertain  of  their  plans,  but  with 
all  the  war  campaign  preliminaries  out  of  the  way,  and  the  Presi- 
dent strengthened  by  the  passage  of  the  necessary  legislation, 
there  can  be  no  question  as  to  a  resumption  of  even  greater 
business  than  we  have  hitherto  enjoyed. 

Increasing  Government  demands  are  resulting  in  a  tremend- 
ous stimulus  in  all  manufacturing  fields,  and  this,  of  course, 
means  a  greater  circulation  of  money  among  the  masses  of  the 
people,  which  must  wend  its  way  back  to  the  merchants  in  due 
course.  Talking  machines  and  records  will  get  a  share  of  this 
wealth,  provided  dealers  do  their  duty  to  themselves  and  to  the 
industry  by  keeping  their  product  and  their  houses  before  the 
public  in  a  manner  that  will  attract  attention. 

If  they  hide  their  light  under  a  bushel  and  think  and  act 
economy,  they  will  find  that  others  will  think  as  they  do,  and 
stop  buying.  It  is  the  time  to  be  up  and  doing,  to  have  faith  and 
confidence  in  the  industry,  and  in  the  country.  Let  us  educate 
the  people  through  advertising,  through  demonstration,  through  our 
personal  influence,  to  know  that  good  times  are  ahead,  that 
patriotic  music  should  be  in  every  home,  and  that  the  talking 
machine  is  the  great  factor  in  this  connection. 

Let  us  be  active  in  every  movement  for  the  country's  good, 
keeping  ever  in  mind  music's  great  place  in  war  as  well  as  peace 
times.  Let  us  educate  Congress  when  necessary,  that  it  is  not  wise 
to  kill,  or  even  injure,  the  goose — Business — that  lays  the  golden 
eggs  of  financial  stability.  To  pay  for  our  war,  we  must  do 
business,  and  by  keeping  business  going,  we  can  buy  bonds,  and 
this  brings  to  mind  that  every  man  who  wants  to  do  his  duty 
by  the  Government  should  make  an  investment  in  Liberty 
Bonds.  This  money  will  return  to  us  again.  It  will  keep 
business  active,  for  the  money  which  we  give  the  Government 
will  find  its  way  back  to  manufacturing  channels  and  ergo,  to 
the  merchants  in  due  course. 


r"p  HE  talking  machine  dealer  who  does  not  put  forth  his 
1  greatest  efforts  to  confine  his  business,  so  far  as  possible,  to 
cash  sales  or  short  term  installments,  is  overlooking  a  business 
opportunity  that  comes  all  too  seldom.  At  the  present  time  we 
are  living  in  an  artificial  atmosphere  to  a  certain  extent,  due  to 
war  conditions  and  their  accompanying  tax  measures:  With  the 
higher  cost  of  all  commodities  and  a  nation  wide  prosperity  that 
is  very  real,  the  talking  machine  man  has  at  his  command  an 
abundance  of  arguments  in  favor  of  cash  buying,  beyond  the 
stock  argument  of  saving  interest,  in  cases  where  interest  is 
charged. 

This  year,  as  has  been  the  case  for  several  years  past,  the 
main  trouble  for  the  dealer  is  the  problem  of  securing  sufficient 
stock  to  meet  the  actual  demands;  in  other  words,  he  is  not  in 
a  position  of  forcing  sales,  but  rather  can  select  his  customers 
without  fear  of  any  great  loss  to  himself.  Being  in  that  position, 
it  should  be  his  business  to  see  that  the  customers  he  selects 
are  in  a  position  to  make  proper  payments. 

There  are  going  to  be  many  billions  of  dollars  spent  in  the 
United  States  in  the  next  year  or  so  for  military  supplies  of  all 
kinds,  which  includes  articles  in  practically  every  line  of  trade, 
even  musical  instruments  for  bands.  These  billions  of  dollars 
paid  to  manufacturers,  and  through  them  to  workers,  are  not 
going  to  be  hoarded,  but  will  find  their  way  back  into  the  trade 
channels,  and  thereby  add  to  the  spending  power  of  the  nation. 

The  demand  for  talking  machines  is  going  to  keep  up;  it  has 
kept  up  even  in  war-ridden  Europe,  and  dealers  owe  it  to  them- 
selves to  do  the  best  business  possible  while  the  opportunity 
lasts.  Business  capital  tied  up  in  installment  contracts  even  at 
6  per  cent,  interest  does  not  prove  profitable,  for  that  capital 
released  through  cash  sales  could  be  turned  over  several  times  a  year 
with  altogether  satisfactory  results. 


""pHE  subject  of  advertising  is  receiving  more  attention  every 
1  day  from  wide-awake  piano  merchants  who  realize  that  their 
advertising  in  the  daily  papers  is  a  reflection  of  their  business 
methods  and  their  general  ideals  or  policies  in  the  matter  of  re- 
tailing.  Higher  advertising  ethics  call  for  the  truth,  and  nothing 
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but  the  truth  in  print.  The  management  of  a  business  who  will 
publish  misleading  statements  in  advertising  is  guilty  of  taking- 
money  under  false  pretenses;  nothing  more,  nothing  less. 

Buyers  are  beginning  to  understand  that  truth  in-  adver- 
tising is  the  incentive  to  trade  at  the  place  where  the  truth  is 
told.  Could  there  be  a  better  argument  than  this  for  honesty 
in  sales  methods? 

We  notice  that  the  concerns  .throughout  the  country  that 
are  thriving,  that  have  won  the  confidence  of  the  public,  are 
those  whose  sales  methods  are  above  reproach.  The  "foxy," 
"smart  aleck"  type  of  retailer  is  getting  short  shift  these  days. 
People  do  not  enjoy  being  fooled,  and  the  wise  business  man 
does  not  dare  indulge  in  such  practices. 

There  are  scores  of  different  ways  in  which  to  advertise, 
but  there  must  be  only  one  guiding  principle  in  all — tell  the 
truth,  and  those  who  do  not  follow  this  principle  invariably  find 
that  they  are  the  losers  in  the  end. 

THE  re-drafting  by  the  Senate  Finance  Committee  of  the  War 
Revenue  Bill,  as  passed  by  the  House,  with  its  tax  of  5  per 
cent,  upon  the  gross  amount  of  manufacturers'  sales  of  musical 
instruments,  has  engaged  the  attention  of  all  branches  of  the  music 
trade  industry,  during  the  past  few  weeks. 

The  decision  of  the  Senate  Finance  Committee  to  eliminate 
the  tax  on  pianos,  organs  and  other  musical  instruments,  except- 
ing "mechanical  musical  instruments,"  including  talking  machines 
and  records  and  player-pianos  and  rolls,  upon  which  a  stamp  tax 
was  placed,  although  a  recognition  in  part  of  the  fact  that  musical 
instruments  are  not  luxuries,  did  not  give  satisfaction  to  talking 
machine  men  because  of  the  discrimination  displayed. 

Strong  protests  were  made  by  the  manufacturing,  distributing 
and  retailing  branches  of  the  industry  against  this  action.  H.  C. 
Brown,  of  the  Victor  Talking  Machine  Co.,  Marion  Dorian,  of  the 
Columbia  Co.,  J.  Newcomb  Blackman,  for  the  Jobbers'  National 
Association,  Thomas  A.  Edison,  by  telegraph,  and  the  Talking 
Machine  Men,  Inc.,  with  hundreds  of  telegrams,  presented  effective 
arguments  to  demonstrate  the  important  place  occupied  by  the  talk- 
ing machine  as  a  factor  in  disseminating  a  knowledge  and  apprecia- 
tion of  music.  This,  combined  with  the  excellent  work  of  Chas.  H. 
Parsons,  in  behalf  of  the  National  Piano  Manufacturers'  Associa- 
tion, who  presented  the  special  claims  of  the  player  as  an  integral 
part  of  the  piano,  and  therefore  liable  to  the  same  consideration 
as  this  instrument,  so  convinced  the  Senate  committee  that  late  last 
week,  the  members  decided  to  eliminate  the  whole  provision  bear- 
ing upon  the  taxation  of  musical  instruments  from  the  bill,  and 
recommend  to  the  Senate  that  all  musical  instruments  be  free  from 
any  taxation  in  the  Senate  Bill. 

This  is  pleasing  news  for  the  talking  machine  industry,  though 
not  because  its  members  are  not  willing  to  bear  an  equitable  war 
tax — for  there  is  perhaps  no  body  of  men  in  the  music  trade  field 


more  patriotic,  or  more  desirous  of  supporting  the  government  in 
carrying  on  the  war,  than  those  engaged  in  the  sale  of  talking  ma- 
chines. What  hurt  was  the  action  of  the  committee  in  singling 
out  talking  machines  from  other  musical  instruments  for  special 
taxation. 

Of  course  the  action  of  the  Senate  Finance  Committee  is  not 
final  by  any  means,  but  its  suggestions  are  of  immense  impor- 
tance. What  the  Senate  may  do  in  open  discussion,  and  what 
action  the  House  of  Representatives  may  take  subsequently  when 
the  bill  comes  up  for  joint  consideration,  is  for  the  future  to  tell. 
Suffice  it  that  a  splendid  educational  campaign  has  been  carried  on 
to  the  end  of  enlightening  the  Senate  as  to  the  special  place  which 
the  talking  machine  occupies  in  our  entire  national  life  as  a  musical 
instrument. 


THE  growing  importance  of  the  talking  machine  and  phono- 
graph as  a  factor  in  the  music  industry  of  the  country  was 
strongly  emphasized  at  the  National  Music  Show  hold  at  the  Coli- 
seum, Chicago,  late  last  month,  and  which  was  advocated  originally 
by  the  members  of  the  piano  trade.  All  in  all  there  were  nearly 
a  score  of  talking  machine  companies  represented  and  several  of 
them  occupied  some  of  the  largest  spaces  at  the  show,  greatly  inter- 
esting the  public  by  their  exhibits  and  musical  programs  daily.  The 
showing  made  by  talking  machine  manufacturers  this  year  was 
quite  in  contrast  with  that  made  at  the  last  Music  Show  held  at 
the  Coliseum  in  1911,  when  only  one  concern,  the  Columbia  Co., 
was  listed  among  the  exhibitors.  The  Music  Show  this  year 
served  to  prove  the  remarkable  progress  made  by  the  talking  ma- 
chine trade  in  the  space  of  six  short  years. 

NEXT  to  producing  a  catalog  of  individual  merit,  both  from 
typographical  and  literary  standpoints,  the  most  important 
step  is  to  get  this  catalog  into  the  home  of  a  prospect  in  a  manner 
that  will  impress  and  interest.  Several  piano  houses  recently 
have  given  much  attention  to  this  matter,  and  instead  of  sending 
a  letter,  more  or  less  perfunctory  in  tone,  another  method  is 
employed  to  impress  on  prospects  the  idea  that  their  requests 
have  created  an  individual  interest  in  the  establishment. 

In  one  instance,  on  the  cover  of  a  book,  in  a  decorative 
panel  designed  for  the  purpose,  the  prospect  is  flattered  to  find 
his  or  her  name  printed.  Mark  you,  not  typewritten  or  stencilled, 
but  printed.  The  method  is  not  so  costly  as  it  appears  at  first 
sight.  The  name  is  cast  complete  on  a  linotype  machine  and  the 
printing  is  done  almost  as  quickly  and  easily  as  if  the  type-line 
were  a  rubber  stamp.  To  those  who  receive  it,  however,  the 
catalog  becomes  a  personal  belonging. 

The  idea  is  an  excellent  one,  but  it  should  not  be  overdone. 
When  the  name  is  associated  with  something  very  choice  in  the 
way  of  publicity  issued  by  a  house  it  is  most  effective,  but  the 
use  of  the  name  should  not  be  applied  to  every  piece  of  literature. 

ii 


DITSON 

VICTOR 
SERVICE 


Service  That  Satisfies 

There's  something  that  enters  into  Ditson 
Service  beyond  the  mere  filling  of  orders. 
It's  the  "Personal  Touch",  the  real  interest 
in  the  dealer's  business  and  his  welfare 
that  has  made  Ditson  Service  indispensable 
to  those  dealers  who  have  used  it  and  are 
using  it. 


Oliver  Ditson  Co. 

BOSTON 


Chas.  H.  Ditson  &  Co 

NEW  YORK 


BOSTON  M5  NEW  YORK 
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Columbia  instruments:  a  line  to  fit  the  pocketbook  of 
every  possible  buyer  of  a  talking  machine.  Columbia 
records:  a  line  from  which  every  dealer  can  meet  the 
musical  preferences  of  anyone  who  owns  a  talking 
machine. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co, 

Woolworth  Building,  New  York 


WAR  NOT  HURTING  BUSINESS  PROSPERITY  IN  MILWAUKEE 

Dealers  Establishing  a  New  Record  for  1917 — Patriotic  and  Foreign  Records  in  Favor — Badger 
Co.  Increases  Capital — Attractive  Sonora  Exhibit — Progress  of  Brunswick  Phonograph 

June  6. 


Milwaukee,  Wis.,  June  6. — Entering  the  sixth 
month  of  1917  business,  the  talking  machine 
men  of  Wisconsin  are  pleased  with  the  business 
of  the  year  thus  far  and  are  looking  optimis- 
tically into  the  future  for  an  acceleration  of 
briskness  in  sales.  In  every  quarter  men  who 
are  interested  in  the  talking  machine  field  are 
certain  that  the  war  is  doing  one  definite  thing 
— it  is  creating  a  taste  and  desire  for  a  better 
class  of  music  and  is  inspiring  nearly  all  classes 
of  people  with  the  realization  of  a  standard. 
Patriotic  airs  and  medleys,  of  course,  still  hold 
the  public  ear  and  figure  prominently  in  the 
record  sales  every  week.  More  serious  themes 
than  the  frivolous  nonsense  of  ragtime  are 
finding  their  place  on  the  records. 

"People  who  come  into  our  store  now  wish 
to  hear  something  more  substantial  than  that 
to  which  they  have  been  accustomed,"  said  a 
prominent  downtown  retailer.  "In  some  cities 
it  is  said  that  dealers  have  been  practically  com- 
pelled to  revise  their  libraries  in  part  to  adjust 
themselves  to  the  change  in  attitude  and  de- 
mand." 

At  the  present  time  local  dealers  are  anxious 
to  emulate  the  business  of  1916  by  establishing 
a  good  record  for  this  year.  A  prominent 
dealer,  recently  addressing  the  Kiwanis  Club, 
declared  that  in  1916  $1,000,000  was  spent  for 
talking  machines  in  Milwaukee,  including  rec- 
ords. He  said  that  in  the  entire  country  the 
expenditure  was  $250,000,000. 

L.  C.  Parker,  manager  of  the  talking  machine 
department  of  Gimbel  Bros.,  told  of  the  begin- 
ning of  the  present  Victor  Co.  with  a  capital 
of  $20,000  secured  through  the  sale  of  rights 
and  patents  in  England,  and  of  which  $15,000 
was  set  aside  for  advertising. 

"The  demand  for  foreign  records  is  far 
greater  than  I  have  ever  seen  before,"  said  S. 
W.  Goldsmith,  general  manager  of  the  Badger 
Talking  Machine  Co.  "In  my  experience  with 
Victor  merchandise,  covering  more  than  a 
decade,  the  demand  for  this  class  of  records 
was  never  anywhere  near  equal  to  that  we  are 
now  experiencing.  There  are  several  reasons 
for  this  condition,  no  doubt,"  added  Mr.  Gold- 


Attached  in  Position 


"DeStiluS" 


Patented  Apr.  17,  1917 
Other  Patents  Pending 


There  is  an  increasing  demand  for 
a  simple  attachment  that  will  play 
Edison,  Pathe,  or  other  Hill  and 
Dale  records  on  Victor,  Columbia  and 
other  vertical  type  reproducer. 

"DeStiluS"  will  do  it  perfectly 
without  changing  either  the  repro- 
ducer, tone-arm  or  machine  in  any 
way.  Is  easily  attached,  inexpen- 
sive, no  trouble,  no  changing.  Simply 
attach  "DeStiluS"  as  you  would  the 
ordinary  steel  needle.  With  care  will 
last  a  lifetime. 

Retail  price,  $1.00.  Liberal  discount 
to  dealers  on  quantity  order. 

Descriptive  literature  on  request. 
Send  $1.00  for  sample  and  try  it  out. 

OMAR  C.  DeSELMS,  Attica,  Indiana 


smith,  "and  probably  the  most  important  is  the 
European  War.  The  Victor  Co.  has  produced 
many  folk  songs  in  the  various  languages  and 
with  the  breaking  out  of  war  many  foreign  born 
people  quite  naturally  had  the  folk  songs 
brought  to  their  minds.  In  addition,  many 
records  have  been  made  especially  to  follow 
the  war  spirit  engendered  abroad.  It  is  the 
manifestation  of  interest  in  the  mother  tongue 
of  every  nationality." 

The  Badger  Talking  Machine  Co.  has  .filed 
an  amendment  to  its  articles  of  incorporation 
increasing  its  capital  stock  from  $50,000  to 
$150,000. 

The  Badger  Talking  Machine  Shop,  425 
Grand  avenue,  Victor  retailer,  has  increased  its 
capital  stock  from  $40,000  to  $60,000.  R.  H. 
Zinke,  manager  of  the  shop,  has  added  two  small 
delivery  trucks  to  take  care  of  an  increasing 
business. 

George  F.  Ruez  is  president  of  both  corpora- 
tions and  reports  good  business  to  be  the  fea- 
ture of  the  organizations  of  which  he  is  the 
head.  Mr.  Ruez  returned  recently  from  Phila- 
delphia and  Boston. 

Victor  dealers  in  Milwaukee  have  been  quite 
generous  in  their  subscriptions  to  the  Liberty 
Bond.  Not  a  single  dealer  but  who  proudly 
displays  his  receipt. 

H.  W.  Gausewitz,  of  the  Edison  Shop,  re- 
tailer, 215  Second  street,  says  that  prospects  for 
continued  business  prosperity  are  good  and 
although  there  was  a  little  lull  in  business  a 
short  time  ago  phonograph  men  have  nothing 
to  worry  about,  since  a  quiet  season  is  to  'be 
expected  at  the  spring  of  the  year.  Mr.  Gause- 
witz notices  an  exceptional  demand  for  Blue 
Amberol  records. 

The  May  Festival  recently  held  in  the  Audi- 
torium brought  several  Edison  stars  before  the 
public.  On  the  elaborate  program  were  Marie 
Kaiser,  soprano;  Charles  W.  Harrison,  tenor; 
and  Richard  Czerwonky,  concert  meister,  Min- 
neapolis Symphony  Orchestra.  These  artists 
delighted  large  crowds  of  people  who  had  often 
enjoyed  hearing  a  reproduction  of  their  art 
through  the  phonograph. 

Marie  Kaiser  is  well  known  particularly  in 
this  part  of  Wisconsin.  On  several  occasions 
she  has  conducted  tone  tests  on  the  Edison 
and  according  to  present  plans  she  will  cover 


the  territory  of  the  Edison  Shop  in  demonstra- 
ting the  true  tone  qualities  of  the  Edison 
creations. 

The  George  H.  Eichholz  Co.,  representing 
the  Victor,  recently  conducted  a  special  dem- 
onstration of  the  Oscar  Saenger  Course  in 
Vocal  Training  at  Stumpf  &  Langhoff  Hall. 
The  course  was  demonstrated  by  William  H. 
Nolan,  Chicago,  lecturer,  and  Miss  Louise  Sut- 
ton, Chicago,  mezzo-soprano. 

N.  Zoerner,  representing  the  United  Phono- 
graph Corp.,  Sheboygan,  attended  the  Na- 
tional Music  Show  at  Chicago  May  19  to  26. 
He  stopped  off  here  on  his  way  to  the  big 
meeting  and  looked  over  the  situation  en  route. 
Gordon  Osborne  was  in  charge  of  the  Puritan 
exhibit. 

As  announced  by  Harry  Goldsmith,  sales 
manager  of  the  Badger  Talking  Machine  Co., 
distributor  of  the  Victor  throughout  a  large 
Wisconsin  territory,  Mme.  Amelita  Galli-Curci 
for  the  second  time  this  season  favored  Milwau- 
kee with  one  of  her  wonderful  song  recitals. 
The  Pabst  Theatre  was  crowded  from  orchestra 
to  dome  by  one  of  the  largest  audiences  that 
ever  entered  the  portals  of  that  famous  play- 
house. Some  of  the  singer's  most  delightful 
numbers  were  those  she  gave  as  encores.  Her 
many  admirers  stand  to-day  with  a  single 
thought  in  their  minds:    "Her  voice  is  perfect." 

Human  beauty  may  be  only  skin  deep,  but 
such  is  not  the  case  with  phonographs,  for  the 
establishment  of  Charles  J.  Orth  recently  dem- 
onstrated that  fact  with  actual  proof.  A  stately 
Sonora,  untouched  by  artificial  preservative  or 
coloring  matter,  recently  occupied  the  place  of 
predominant  publicity  in  the  display  windows 
of  the  Orth  store.  Its  clean  natural  oak  grain 
is  all  it  had  to  recommend  itself  to  the  favor 
of  passing  pedestrians.  It  needed  no  more 
qualities,  for  everybody  passing  by  the  door 
hesitated  for  a  moment  at  least  to  look  for  a 
second  time.  "Not  long  ago  a  well-known  resi- 
dent of  Milwaukee  walked  into  the  store  and 
expressed  the  wish  that  he  might  put  the  finish- 
ing touches  to  a  phonograph  all  himself,"  said 
W.  H.  Heise.  "He  is  an  expert  painter  and 
finisher.  We  accommodated  him  by  having  the 
unfinished  product  sent  direct  from  the  factory." 

Taking  advantage  of  the  reoent  production 
in  this  city  of  "Robinson  Crusoe,  Jr./'  the  Ed- 
mund Gram  Music  House  announced  daily  re- 
citals of  Columbia  records  featuring  the  voice 
of  the  black-face  comedian,  Al  Jolson. 

The  Pathephone  Co.  of  Wisconsin  has  moved 


PERSONAL  SERVICE 

The  members  of  our  Company  are  always  available  and 
will  gladly  see  you  personally  or  write  you  at  any  time  we 
can  possibly  serve  you. 

Why  not  communicate  at  once  with  us? 

BADGER  TALKING  MACHINE  CO.  lJSSSi*St 

VICTOR  DISTRIBUTORS 


Supplement — The  Talking  Machine  World,  June  15,  1917 


Otto  Heineman  Phonograph  Supply  Co. 


INCORPORATED 


CHICAGO 


25  WEST  45th  STREET,  NEW  YORK 
FACTORIES,  ELYRIA,  OHIO— NEWARK,  N.  J. 

ATLANTA  SEATTLE  CINCINNATI 


TORONTO 


Motors  We  Recommend  for  High- Grade  Machines 

HEINEMAN  MOTOR  No.  4 

Best  Horizontal  Spring  Motor 


MEISSELBACH  MOTOR  No.  1 9 


Best  Vertical  Spring  Motor 
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its  quarters  to  the  second  floor  of  the  location 
it  has  occupied  for  some  time.  President 
McGreal,  settled  in  his  new  office,  is  optimism 
itself  regarding  the  phonograph  situation. 

H.  A.  Kent,  formerly  of  the  wholesale  de- 
partment of  the  Brunswick-Balke-Collender  Co. 
in  Chicago,  has  joined  the  local  branch,  275-279 
West  Water  street.  "The  increasing  business 
of  our  company  is  gratifying,"  said  Manager 
Thomas  I.  Kidd.  "Business  is  wonderfully  ac- 
tive despite  the  off-season  and  the  war.  Every 
man  knows  that  this  time  of  the  year  is  never 
the  most  favorable  to  the  talking  machine  busi- 
ness. Nevertheless  things  are  moving  along 
in  good  shape  and  prospects  are  bright.  We 
attribute  our  exceptional  prospects  to  the  fact 
that  we  have  placed  agencies  with  some  of  the 
best  music  stores  in  the  state.  We  now  have 
nine  dealers  in  Milwaukee  and  consider  that 
number  ample  to  represent  the  Brunswick 
properly  in  the  metropolis  of  Wisconsin." 

The  Brunswick  Co.  appropriately  lays  stress 
on  good  location  and  deems  it  an  important 
factor  in  the  conducting  of  Brunswick  sales  pro- 
motion. That  fact  and  its  soundness  of  prin- 
ciple is  demonstrated  in  the  effective  advertis- 
ing obtained  by  the  Brunswick  through  the 
demonstrations  conducted  by  its  representa- 
tive in  the  Plankinton  Arcade,  Emil  O.  Schmidt. 
Men  interested  in  the  musical  instrument  lines 
in  Milwaukee  declare  the  public  concerts  of  the 
Brunswick  at  the  recruiting  headquarters  in 
the  Arcade  have  been  one  of  the  most  effec- 
tive and  successful  demonstrations  ever  exe- 
cuted. 

Herbert  Gausewitz,  of  the  Edison  Shop,  re- 
cently entertained  the  Blue  Mound  Welfare 
Association  with  an  Edison  concert.  The  Blue 
Mound  is  devoted  to  fighting  the  ravages  of 
tuberculosis. 

Kiwanis  Club  of  Milwaukee  recently  held  its 
first  ladies'  night  in  the  new  Plankinton  Hotel. 
Several  men  prominent  in  talker  circles  were 
active  in  the  arrangements  for  the  affair.  L.  C. 
Parker  of  Gimbel  Bros,  and  Richard  H.  Zinke, 
manager  of  the  Badger  Talking  Machine  Shop, 


both  handling  Victors,  were  on  the  arrange- 
ment committee. 

George  Bernecker,  manager  of  the  Record- 
Lite  Co.,  manufacturing  the  little  "pathfinder" 
attachment  for  phonographs,  in  the  Manhattan 
Building,  this  city,  is  working  on  plans  for  the 
distribution  of  his  product  in  foreign  countries, 
especially  in  Canada  and  South  America. 

Harry  R.  Fitzpatrick,  covering  Michigan  for 
Lyon  &  Healy,  of  Chicago,  spent  several  days 
here  recently  on  business  and  pleasure,  accom- 
panied by  his  wife. 

Miss  Blanche  Brewster  has  taken  a  position 
in  the  Victrola  department  of  the  J.  B.  Brad- 
ford Piano  Co.,  succeeding  Miss  Jewell  Steiner. 


WINDOW  DISPLAY  ATTRACTS  CROWDS 

People's    Outfitting    Co.,    Detroit,    Gets  Full 
Value  From  That  Form  of  Publicity 


Detroit,  Mich.,  June  6. — The  People's  Outfit- 
ting Co.,  who  feature  the  Victor  line  in  one 
of  the  departments  in  their  big  store  in  this  city, 
are  firm  believers  in  the  publicity  value  of  win- 
dow display,  and  ascribe  a  large  part  of  their 


CONDUCT  MUSICAL  FESTIVAL 

F.  E.  Harman  Co.,  Lima,  O.,  Hold  Elaborate 
May  Festival,  Featuring  Prominent  Artists, 
to  Advertise  Their  Victor  Department 


Lima,  O.,  June  1. — The  F.  E.  Harman  Co.,  this 
city,  aroused  great  interest  in  musical  circles 
here  recently  by  conducting  a  brilliant  May  mu- 
sical festival,  with  Mabel  Garrison,  soprano; 
Sophia  Braslau,  contralto;  Paul  Reemers,  tenor, 
and  Clarence  Whitehall,  baritone,  as  the  fea- 
tured artists.  The  singers  appeared  in  solos, 
duets,  and  quartets,  and  attracted  an  audience 
that  taxed  the  capacity  of  the  hall.  In  addi- 
tion to  operatic  numbers,  the  old  favorites, 
"Coming  Through  the  Rye,"  "Dixie,"  etc.,  were 
given  as  encores.  Frank  E.  Harman,  presi- 
dent of  the  company,  was  in  direct  charge  of 
the  concert,  which  was  given  primarily  for  the 
purpose  of  advertising  the  Victrola  department, 
conducted  by  the  company. 


How  the  People  Are  Attracted 

business  success  to  the  attention  given  to  that 
form  of  advertising.  The  accompanying  photo- 
graph shows  crowds  massed  about  the  com- 
pany's store  window  recently  to  watch  Miss  A. 
Pinkham  and  Vernon  Bennett  dancing  to  the 
music  of  Victor  records.  The  couple  appeared 
in  the  window  for  four  consecutive  days,  and 
the  sidewalk  in  front  of  the  store  was  crowded 
about  that  period.  Incidently  numerous  sales 
were  the  direct  results. 


James  A.  Fergusson,  recently  appointed  sales 
manager  of  Palm,  Fechteler  &  Co.,  the  decal- 
comanie  house,  just  completed  his  initial  trip  for 
this  house  through  a  territory  covering  New 
England  and  New  York  State  and  extending  as 
far  as  Chicago.  Mr.  Fergusson  has  rapidly  taken 
control  of  the  situation  and  is  planning  big 
things  for  the  future. 


On  the  difference  between  working  with  the 
store  and  working  in  the  store;  it  takes  a  lot 
of  work,  push,  ideas,  good  values,  and  good 
service  to  make  a  store  a  success.  But  none 
of  these  is  more  important  than  everyone  pulling 
together  for  the  good  of  the  store.  There's 
a  big  difference  between  a  store  in  which  all 
of  the  clerks  pull  together  and  one  in  which 
they  pull  the  other  way,  and  it  is  soon  noticed. 


Buffalo  Means  Business 


The  Buffalo  is 
the  most  valu- 
able animal 
to-day. 

The  "Victor 
Dog"  the  most 
valuable  trade 
mark. 


When  the  dealer  wants  "VICTOR  GOODS"  he,  like 
the  "VICTOR  DOG,"  looks  toward  "BUFFALO' 


The  "Buffalo"  has  a  pleasant  and  satisfied  look,  so  has  the  Buffalo 
Jobber  —  as  his  customers  receive  prompt,  efficient  and  complete 
service.    It  is  for  every  dealer  to  "do  his  bit"  to  preserve  the  business  of  the  country.     Do  not  talk 
"hard  times."     Be  an  Optimist.     Enthuse  your  customers  and  order  your  goods  from 


W.  D.  &  C.  N.  ANDREWS 


Buffalo,  N.  Y. 
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THE  EDISON  POLICY 


We  take  this  opportunity  to  announce  that,  excepting  in  a  few  localities  where  we  are 
not  represented  strictly  in  accordance  with  Edison  standards,  we  are  not  anxious  to  estab- 
lish new  dealers.  Therefore,  we  are  going  to  use  this  space  henceforth  for  the  purpose  of 
conveying  timely  messages  to  present  Edison  dealers  and  all  others  interested  in  the  prog- 
ress of  the  New  Edison  and  Music's  Re-Creation. 

Our  first  message  is : 

Come  to  The  Waldorf  July  12-13 

Have  you  planned  that  trip  to  New  York  to  attend  this  year's  Convention  of  Edison  Dealers?  If 
you  have,  don't  let  the  war  or  anything,  else  interfere,  because  the  benefit  you  will  surely  derive  from 
this  annual  get-together  of  brothers  in  the  same  cause  will  be  worth  far  more  than  the  money  you 
will  spend  and  the  time  you  will  consume  on  the  trip.  If  you  have  not  yet  planned  to  make  the  trip, 
make  your  plans  now  by  all  means.  Not  just  because  we  urge  it  on  you,  but  solely  for  the  good  it  will 
do  you  and  the  better  Edison  dealer  it  will  make  you.  , 

Come  and  rub  elbows  with  your  fellow-dealers — absorb  the  spirit  of  optimism  that  pervades  the 
ranks  of  all  far-sighted  business  men  of  this  colossal  country  and  that  will  be  very  much  in  evidence 
at  the  Waldorf  July  12th  and  13th.  Don't  think  you  will  be  economizing  by  staying  at  home  and  keeping 
the  money  you  would  spend  on  the  trip.  Come  along,  you  fellows  from  the -first-line  trenches,  come 
along  so  that  we  may  know  each  other  better  and  have  closer  co-ordination  between  headquarters  and  the 
firing  line,  between  the  artillery  behind  the  lines  and  the  infantry  out  in  front.  Come  for  that  esprit 
de  corps  that  springs  only  from  personal  contact  with  the  other  fellow. 

Spend  some  of  your  Edison  income  with  the  railroads,  the  hotels,  the  eating  houses.  Start  it  out 
around  the  circle  that  will  bring  it  back  to  you,  and  more  with  it.  Thus  you  will  back  up  in  a  most 
practical  way  the  slogans,  "Business  Better  Than  Usual" — "Don't  Oz'^r-Economize" — "Spend  Normally" 
— "Keep  the  Dollars  Moving." 

The  atmosphere  that  pervades  every  Edison  Dealers'  Convention  is  a  wholesome  stimulus,  a  tonic 
that  gets  into  the  blood  and  stays  there  until  the  next  convention. 

Six  hundred  came  last  year.    Will  you  be  one  of  the  thousand  this  year? 

Good !    Here's  our  hand  on  it. 


THOMAS  A.  EDISON,  Inc. 

ORANGE,  N.  J. 
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Why  There  Should  Be  No  Dulness  in  Talking 
Machine  Trade  This  Summer   -   »  by  French  Nestor 


Some  sound,  fundamental  reasons  why  there 
should  be  no  dulness  in  the  talking  machine 
trade  during  the  summer  months  were  set  forth 
by  French  Nestor,  now  manager  of  the  Stand- 
ard Talking  Machine  Co.,  Pittsburgh,  Pa.,  in  an 
article  which  appeared  in  this  publication  a  few- 
summers  ago.  It  is  so  pertinent  to  the  situation 
to-day  that  at  the  request  of  some  subscribers 
we  are  reproducing  it,  as  we  believe  it  to  be 
not  only  helpful  and  constructive  but  essentially 
seasonable.    Mr.  Nestor's  article  follows: 

"In  almost  every  kind  and  branch  of  business 
it  has  come  to  be  expected  that  trade  will  be 
'quiet'  during  the  summer  months,  particularly 
July  and  August. 

"In  the  talking  machine  business  many  dealers 
become  imbued  as  early  as  May  with  the  idea 
that  the  'summer  dulness'  is  approaching  and 
begin  to  make  sure  that  business  with  them  at 
least  will  be  dull,  by  reducing  their  machine 
and  record  purchases,  curtailing  or  even  with- 
drawing their  talking  machine  advertising  from 
the  newspapers,  laying  off  help,  and  adopting  a 
general  policy  of  retrenchment — all  on  the  as- 
sumption that  there  will  be  no  more  than  barely 
enough  business  to  meet  a  greatly  reduced  ex- 
pense schedule  until  about  October  1 — and  there 
won't.  It's  a  case  of  'Blessed  is  he  that  expect- 
eth  nothing,  for  he  shall  not  be  disappointed.' 
The  inevitable  reward  of  the  man  who  expects 
nothing  and  deliberately  plans  for  nothing  is 
— nothing.  Results,  in  business  or  out  of  it, 
have  always  been  and  always  will  be  in  direct 
proportion  to  the  amount  of  proper  means  and 
intelligent  effort  expended.  The  dealer  who 
consistently  plans  in  advance  for  a  profitable 
summer's  business  in  machines  and  records, 
and  then  gets  behind  his  plans  with  effective 
advertising  and  sales-efforts  will  win,  just  as 
surely  as  will  the  dealer  who  plans  for  and  ex- 
pects only  a  little  business  and  .gets  even  less 
than  he  expects. 

"It  is  true  that  the  seasons  of  the  year  influ- 
ence the  demand  for  certain  products.  For 
example,  the  characteristic  fitness  for  gift  pur- 
poses of  a  machine  with  records  of  the  recip- 
ient's favorite  songs  and  instrumental  selections 
is  responsible  for  an  increased  demand  for 
machines  in  the  month  of  December,  and 
through  the  machines  thus  sold  for  an  increased 
record  demand — immediate  and  future. 

"But  there  is  nothing  whatever  in  the  nature 
of  talking  machine  product  to  associate  it  with 
December  any  more  than  July.  The  specific 
quality  of  the  output  for  which  the  buyer  surren- 
ders his  money — its  ability  to  entertain — is  just 
as  available  and  just  as  enjoyable  in  summer  as 
it  is  in  the  winter,  and  it  certainly  cannot  be 
shown  that  desire  for  music  and  entertainment 
and  the  money  with  which  to  buy  them  are  peri- 
odic influences  that  come  and  leave  with  the 
frost.  In  short,  the  only  sufficient  reason  why 
such  a  comparatively  small  volume  of  talking- 
machine  business  is  done  between  June  and 
October  is  the  attitude  of  the  dealer  himself 
and  his  failure  to  go  after  it  aggressively.  Be- 
cause people  have  bought  so  readily  and  so  plen- 
tifully of  our  wares  in  December  and  January, 
too  many  of  us  have  assumed  that  they  can  not 
be  induced  to  buy  in  July  and  August,  and  have 
not  made  the  effort.  If  this  excess  fall  and 
holiday  business  proves  anything  it  proves  the 
widespread  popularity  of  the  talking  machine 
with  the  public  and  thereby  indicates  most 
clearly  the  possibilities  of  all-the-year-round 
business — if  we  will  put  ourselves  in  line  for  it 
by  effective  publicity,  prospect  and  sales  work. 

"People  go  shopping  for  necessities  and  some- 
times for  presents,  but  luxuries  must  be  sold,  and 
unless  a  buyer  comes  in  direct  response  to  a  clev- 
er and  forceful  advertisement,  it  isn't  selling  to 
merely  pass  out  the  thing  he  voluntarily  walks 
into  your  store  and  asks  for.  That's  simply 
delivering  what   something  or  somebody  else 


sold.  But  when  a  dealer  has  carried  out  an 
original  and  effective  scheme  for  securing  the 
names  of  possible  and  prospective  buyers,  has 
taken  hold  of  the  interest  of  those  buyers  at 
zero  and  by  tactful  and  persistent  follow-up  and 
personal  work  built  it  up  gradually  through  the 
stage  of  desire  to  the  closing  point  and  has 
definitely  clinched  the  deals  with  cash,  and 
signatures — then  he  has  made  sales.  There 
isn't  a  thing  in  the  world  except  inertia  to  pre- 
vent any  dealer  carrying"  such  a  program  to 
success,  and  there  is  no  better  time  to  do  it 
than  during  the  summer  when  the  hurry  and 
confusion  incident  to  fall  business  is  absent. 

"There  is  altogether  too  much  disposition  in 
the  trade  to  plan  simply  for  independent  de- 
mand and  too  little  disposition  to  analyze  pos- 
sibilities and  endeavor  to  realize  them  by  form- 
ulating and  putting  into  practise  positive  and 
aggressive  sales  methods.  If  the  summer 
months  were  made  to  yield  the  volume  of  busi- 
ness which  they  reasonably  should  and  would, 
the  congested  conditions  which  prevail  in  De- 
cember and  Jajmary  would  be  relieved;  better 
service  could  be  given  all  along  the  line  and 
the  business  conducted  in  a  more  orderly  and 
efficienfmanner. 

"Naturally  the  rapid  growth  in  the  demand  for 
talking  machines  has  made  it  difficult  for  the 
factories  and  the  trade  to  keep  pace.  This 
condition  ,  is  probably  more  than  any  other  re- 
sponsible for  the  average  dealer's  attitude  in 
summer — indifference  to  immediate  results  and 
great  anticipation  for  an  'unprecedented  fall  de- 
mand.'   The  emphasis  is  always  on  'demand.' 

"Just  by  way  of  reflection,  what  would  happen 
to  the  piano  dealer  who  sat  down  the  first  of 
June  to  wait  for  'the  fall  demand'?  At  this 
point  the  reflection  becomes  unpleasant.  To 
improve  it:  What  would  happen  to  the  talk- 
ing machine  department  if  summer  sales  were 
as  carefully  planned  for  and  as  persistently 
fought  for  as  they  are  in  the  piano  department? 
The  answer  is  obvious,  yet  there  are  dealers 
who  regularly  speed  up  their  sales  organization 
to  insure  a  profitable  volume  of  piano  business 
during  the  summer  months  and  deliberately  al- 
low their  talking  machine  business  to  drift. 
Hence,   'summer   dulness'   with    those  dealers. 


"In  the  final  analysis  'summer  dulness'  is  first 
of  all  a  mental  attitude,  it  becomes  a  physical 
fact  only  through  neglected  opportunity.  One 
house  demonstrated  the  correctness  of  this 
■theory  five  years  ago  in  the  piano  busness. 
Nobody  hears  a  real  live  salesman  or  manager 
talking  'summer  dulness'.  He  knows  in  ad- 
vance that  next  summer  is  going  to  be  the 
busiest  time  of  his  life.  Talking  machines  and 
records  lend  themselves  even  more  readily  to 
special  summer  campaigns  than  do  the  more 
expensive  pianos,  and  they  possess  many  points 
of  contact  with  the  buyer's  interest  that  cannot 
be  embodied  in  the  cleverest  piano  publicity  or 
sales  talk. 

"  'But,'  someone  says,  'all  this  is  general.  What 
specific  methods  do  you  recommend?' 

"Specific  remedies  can  be  applied  to  specific 
trade  conditions  only.  The  main  thing  is  to 
carefully  analyze  and  study  to  understand  those 
conditions,  not  as  they  are  generally  accepted 
but  as  they  actually  exist.  When  this  has  been 
done  the  best  means  of  applying  effective  local 
publicity,  prospect  and  sales  work  can  be  de- 
termined. Some  idea  of  the  principles  which 
one  house  has  applied  more  or  less  successfully 
to  this  problem  may  be  had  from  the  following 
— let  us  say  articles  of  faith. 

"(1)  Realize  in  the  summer  that  'dulness'  is 
primarily  a  condition  of  the  mind. 

"(2)  Realize  in  the  winter  that  a  demand 
originating  outside  of  your  own  store  and 
independently  of  your  own  advertising  and  ef- 
fort indicates,  first  of  all,  the  possibilities  of 
more  adequate  organization  and  better  system. 

"(3)  Realize  all  the  time  that  the  talking 
machine  industry  is  rapidly  outgrowing  the 
dealer  who  is  in  business  simply  to  meet  a 
heavy  fall  demand  which  he  has  not  actively 
helped  in  previous  months  to  create. 

"(4)  In  the  matter  of  December  shortage  re- 
alize that  a  factory  cannot  increase  capacity 
beyond  the  point  of  efficient  distribution,  and 
that  trying  to  crowd  a  whole  year's  business  into 
one  short  season  is  not  efficient  distribution. 

"With  these  things  in  mind,  a  complete  line 
of  goods  in  stock  and  a  capable,  enthusiastic 
man  in  charge  of  the  department,  summer  bus- 
iness will  not  be  'quiet.' " 


Lansing 


Khaki 
Moving  Covers 

Protect  from  Rain  and  Dust 

and  will  enable  you  to  deliver  your 
phonographs  free   of  blemishes  of 

all  kinds,  No.  3  Carrying  Strap  Shown  in  Cut,  $1.00 

These  covers  are  made  of  Government  Khaki,  interlined  with  heavy  felt  or 
cotton,  fleece-lined,  quilted  and  properly  manufactured.  Perfect  protection 
in  all  weather. 

<J£  .00  Use  the  Lansing  Khaki  Moving  Cover  and 
^        *  your  delivery   troubles   will    be  over. 

Write  for  booklet 

$7^0  E.  h.  LANSING 

611  Washington  St.  BOSTON 


GRADE  B 


GRADE  A 


Carrying  Straps  Extra 


QT  in    f  n\71?l?^l    *or  *ne  Wareroom  and  the  Home.    Now  Is  the  time 
Vi\J  V  J-iJVkJ    they  will  be  wanted.  Write  for  Samples  and  Prices. 
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Different  buyers  have  different  exchequers; 
that's  why  price  variety  is  as  important  as 
quality  product.  The  Columbia  dealer  al- 
ways has  both. 


(Write  for  "Music  Money,''  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


OMAHA  DEALERS  FORM  ASSOCIATION 

Geo.  E.  Mickel  Elected  President  of  Latest  Or- 
ganization— Will  Admit  Dealers  in  All  Lines 
to  Membership — Plans  Live  Campaign 


EDISON  FLAG  RAISING  DAY 


Omaha,  Neb.,  May  28. — One  of  the  latest  city 
organizations  of  talking  machine  dealers  was 
that  organized  in  this  city  on  May  21,  at  a 
meeting  held  at  the  Loyal  Hotel.  The  new 
body  will  be  known  as.  the  Omaha  Talking  Ma- 
chine Dealers'  Association,  and  the  following  of- 
ficers were  elected  for  the  first  year:  President, 
George  W.  Mickel,  of  the  Nebraska  Cycle  Co.; 
vice-president,  W.  M.  Robinson,  of  the  National 
Music  Supply  Co.,  and  secretary-treasurer,  E. 
L.  Baugh,  of  the  A.  Hospe  Co. 

Membership  in  the  association  is  open  to 
dealers  in  all  makes  of  machines,  and  it  is  ex- 
pected that  the  organization,  by  bringing  to- 
gether the  various  elements  of  the  trade  will  be 
able  to  accomplish  much  for  the  improvement 
of  local  trade  conditions.  The  concerns  repre- 
sented at  the  first  meeting  were:  the  Brandeis 
stores,  Orchard  &  Wilhelm  Co.;  Burgess-Nash 
Co.;  National  Music  Supply  Co.;  Nebraska  Cycle 
Co.;  A.  Hospe  Co.,  of  Omaha,  and  the  Nebraska 
Cycle  Co.,  and  A.  Hospe  Co.,  of  Council  Bluffs, 
la. 


The 


TALKING  MACHINE  EXPORTS 

Figures   for   March   Presented — Exports 
Show  Increase  for  the  Month 


Washington,  D.  -C,  May  28. — In  the  summary 
of  the  exports  and  imports  of  the  commerce  of 
the  United  States  for  the  month  of  March,  1917 
(the  latest  period  for  which  it  has  been  com- 
piled), which  has  just  been  issued  by  the  Bureau 
of  Statistics  of  the  Department  of  Commerce 
and  Labor,  the  following  figures  regarding  talk- 
ing machines  and  supplies  appear: 

Talking  machines  to  the  number  of  7,417, 
valued  at  $187,833,  were  exported  for  March, 
1917,  as  compared  with  3,107  talking  machines, 
valued  at  $88,416,  sent  abroad  in  the  same 
month  of  1916.  The  total  exports  of  records 
and  supplies  for  March,  1917,  were  valued  at 
$163,632,  as  compared  with  $98,231  in  March, 

1916.  For  the  nine  months  56,146  talking  ma- 
chines were  exported,  valued  at  $1,390,227  in 

1917,  and  28,247,  valued  at  $836,946,  in  1916, 
while  records  and  supplies  valued  at  $1,130,095 
were  exported  in  1917,  as  against  $664,269  in  1916. 


A  Great  Event  at  Orange,  N.  J. — Both  Mr.  and 
Mrs.  Edison  Participate — Music  and  Enthus- 
iasm Rule  During  the  Ceremonies 


The  musical  phonograph  division  of  Thomas 
A.  Edison,  Inc.,  Orange,  N.  J.,  as  well  as  every 
other  division  or  department  of  the  Edison  or- 


Thomas  A.  Edison  Reading  the  Program 

Several  months  ago  these  celebrations  began, 
the  jewel  department  holding  one  early  in  April 
when  Mr.  Sibole,  department  superintendent,  in 
an  address  touched  upon  the  history  of  how 
the  "Star  Spangled  Banner"  was  written.  Aided 
by  the  New  Edison  phonograph,  which  led  the 


Mr.  Edison  Raising  the  Flag 

ganization  has  had  a  Flag  Raising  Day  in  which 
exercises  both  Mr.  and  Mrs.  Edison  have  taken 
leading  parts,  Mr.  Edison  raising  the  flag  at  the 
principal  event  a  short  time  ago. 

As  happy  as  a  boy,  Mr.  Edison  pulled  the 
halyards  with  all  the  enthusiasm  of  the  splendid 
patriot  he  is,  while  Mrs.  Edison  lead  the  Edison 
Choral  Society  in  the  singing  of  the  national 
anthem.  The  Edison  band  played  patriotic  airs 
and   the    recently   organized   military  training 


The  Edison  Band,  Composed  of  Forty-two 
Employes  of  Thomas  A.  Edison, 

corps  went  through  a  drill  with  the  discipline 
of  trained  soldiers. 


Part  of  Edison  Battalion  Atop  One  of  the 
Buildings  at  Flag  Raising  Exercises 
singing  with  a  re-creation  of  the  national  an- 
them, the  several  thousand  men  and  women  of 
the  Edison  organization  made 
the  air  carry  for  many  blocks. 

Not  only  have  the  Edison 
employes  displayed  their  pa- 
triotism in  lending  enthusi- 
asm to  the  flag  raising  cere- 
monies but  they  have  given 
practical  proof  of  their  will- 
ingness to  support  the  country 
at  this  time  by  subscribing 
generously  for  Liberty  Bonds 
under  the  leadership  of  Mr. 
Edison  himself  and  the  com- 
pany officials  in  a  way  that  is 
inspiring. 


Musicians,  All 
Inc. 


ROTTEN  STONE 

Equal  to  any  ever  imported.    We  are  the  only  miners  and  manufacturers  in  America 

AX  GRADE.  Made  especially  for  and  essential  in  the  making  of  talking  machine  records- 
Used  in  the  formulas  of  the  leading  record  manufacturers.    The  finest  texture  filler  made. 

BG  GRADE.  For  polishing  and  finishing,  especially  wood.  A  mild  abrasive;  very  soft,  fine 
and  smooth.    No  coarse  particles.    Use  it  on  your  cabinets. 

Send  for  samples  and  prices 

KEYSTONE  MINERALS  COMPANY 


329  BROADWAY 


NEW  YORK,  N.  Y. 


ISSUE  TWO  ATTRACTIVE  CATALOGS 

The  Pathe  Freres  Phonograph  Co.,  Brooklyn, 
N.  Y.,  has  just  issued  two  attractive  catalogs 
listing  the  Pathe  records  which  have  been  re- 
corded in  French  and  Italian.  These  records 
contain  illustrations  of  some  of  the  famous 
artists  who  have  recorded  for  the  Pathe  library 
in  these  two  languages  and  the  diversity  of  the 
records  that  are  listed  give  a  fair  idea  of  the 
extensive  scope  of  the  Pathe  repertoire.  Pathe 
records  in  French  and  Italian  have  been  very 
favorably  received  by  music  lovers  throughout 
the  country,  and  the  company's  dealers  report 
an  active  and  steadily  increasing  demand  for 
these  records. 
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VALUE  OF  RESPECTFUL  ATTENTION      OPTIMISTIC  REGARDING  OUTLOOK 


A  MESSAGE  FROM  THE  PRESIDENT 


As   a    Constructive    Factor    in  Salesmanship 
in  the  Talking  Machine  Store  Pointed  Out 


President  of  Columbia  Graphophone  Co.  Be- 
lieves That  When  Things  Have  Been  Read- 
justed We  Shall  See  Great  Business  Activity 


In  the  monthly  bulletin,  entitled  "Pep,"  is- 
sued by  the  Edmund  Gram  Piano  House  of 
Milwaukee,  Wis.,  for  the  benefit  of  the  depart- 
ment heads  of  the  concern,  one  of  the  topics 
discussed  is  that  of  "Respectful  Attention" — a 
subject  of  incalculable  value  to  a  talking  ma- 
chine house  as  well  as  those  in  the  piano  trade, 
unimportant  as  it  may  at  first  appear.  It  is 
pointed  out  that  "this  all-important  phase 
means  far  more  to  the  store  than  the  simple 
politeness  to  be  shown  to  visitors  or  prospective 
purchasers  on  their  arrival  or  departure.  It 
means  not  only  respectful  attention  which,  of 
course,  must  be  shown  to  them  during  the  dem- 
onstrations of  the  instruments,  but  also  that  the 
most  kindly  consideration  should  be  given  the 
remarks  and  opinions  of  the  callers — even 
though  they  be  sharp  in  tone  and  criticism.  If 
it  is  necessary  to  combat  them,  it  should  be 
done  with  mildness  and  in  a  pleasant  manner. 
This  will,  by  far,  have  the  most  weight  and  will 
surely  leave  the  very  best  impressions  with  the 
visitors. 

"Among  salesmen  and  employes  this  respect- 
ful attention  should  be  an  important  factor. 
Every  proper  matter  or  question,  properly 
asked,  is  deserving  of  a  like  reply,  and  if  both 
sides  will  permanently  adopt  this  method,  not 
only  will  much  friction  be  avoided,  but  a  much 
better  and  a  more  wholesome  feeling  will  be 
developed  all  around. 

"Respectful  attention  takes  high  rank  in 
salesmanship.  There  is  no  doubt  that  a  great 
deal  of  every  salesman's  selling  strength  and 
success  has  been  due  largely  to  the  very  re- 
spectful consideration  he  gives  to  his  visitors." 


What  James  T.  Coughlin,  President  of  the  Talk- 
ing Machine  Men,  Inc.,  Thinks  of  the  Business 
Articles  in  The  Talking  Machine  World 


In  a  recent  article  published  in  "The  Maga- 
zine of  Wall  Street"  Francis  S.  Whitten,  presi- 
dent of  the  Columbia  Graphophone  Co.,  New 
York,  commented  upon  the  business  outlook  as 
follows: 

"In  common  with  other  manufacturing  busi- 
nesses which  do  not  deal  with  actual  necessities 
of  life  the  immediate  future  of  the  talking  ma- 
chine industry  is  somewhat  obscured.  To  date 
the  demand  for  our  products  has  continued  very 
good  and  sales  for  this  year  are  considerably 
ahead  of  the  same  period  of  last  year.  There 
are  numerous  factors  in  the  situation,  however, 
which  make  it  impossible  to  forecast  with  ex- 
actitude the  trend  of  events.  Personally  I  am 
very  optimistic  on  the  outlook.  I  believe  when 
things  have  settled  down  and  the  American 
people  have  readjusted  themselves  to  the  new 
situation  we  shall  see  a  great  business  activity 
in  almost  every  line.  Nor  do  I  think  that  time 
is  very  far  distant. 

"There  are  numerous  new  features,  of  course, 
among  the  most  important  of  which  are  the  high 
cost  of  materials,  labor  shortage,  heavy  taxa- 
tion and  transportation  problems,  etc.,  which 
will  have  to  be  taken  into  consideration  in  mak- 
ing any  forecast,  but,  judging  from  our  expe- 
rience with  our  London  and  Canadian  branches 
during  the  last  two  and  a  half  years,  we  should 
continue  to  enjoy  a  splendid  business  here  in 
the  United  States  in  many  lines  of  industry." 


That  the  editorial  policy  of  The  Talking  Ma- 
chine World  and  the  constructive  business 
articles  appearing  each  month  are  thoroughly 
appreciated  by  our  readers  is  indicated  by 
many  commendatory  letters  reaching  this  office 
from  members  of  all  branches  of  the  trade, 
manufacturers,  wholesalers,  and  retailers. 

A  particularly  pleasing  letter  under  date  of 
May  29,  1917,  has  been  received  from  James  T. 
Coughlin,  the  newly  elected  president  of  the 
Talking  Machine  Men,  Inc.,  and  which  reads: 

New  York,  May  29,  1917. 
Talking  Machine  World, 

373  Fourth  Avenue,  City. 
Dear  Sirs: — 

I  write  to  infQrm  you  that  the  suggestions  and 
advice  to  men  in  the  talking  machine  business, 
as  contained  in  your  issue  of  May  15,  1917,  is 
sincerely  appreciated  by  the  Talking  Machine 
Men,  Inc. 

We  find  that  your  magazine  is  serving  us 
as  a  powerful  aid  to  the  development  of  de- 
sirable co-operation  in  our  trade. 

Very  truly  yours, 

(Signed)  Jas.  T.  Coughlin, 
Pres.  T.  M.  M.  Inc. 


INCORPORATED  IN  DELAWARE 


Get  personally  acquainted  with  the  people 
who  trade  at  your  store.  The  customer  likes 
to  know  personally  the  fellow  who  owns  the 
business. 


The  Lion  Talking  Machine  Co.  has  been  in- 
corporated under  the  laws  of  Delaware  with 
capital  stock  of  $200,000  for  the  purpose  of 
manufacturing  musical  instruments  and  talking 
machines.  The  incorporators  are:  Charles  T. 
Brooks,  A.  C.  Wooten  and  B.  E.  Moses. 


PLANNING  NEW  RECORD  BOOTHS 

The  H.  E.  Walters  Piano  Co.,  Homewood,  a 
suburb  of  Pittsburgh,  is  contemplating  the  in- 
stallation of  three  record  demonstration  booths, 
the  increase  being  made  necessary  by  the  recent 
growth  in  the  business  of  this  department.  The 
Walters  talking  machine  section  will  accommo- 
date seven  record  customers  at  a  time  when 
the  present  plans  have  been  carried  out. 


Efficiency  is  the  through  express  from  No- 
where to  Successtown. 


You  Want  Phonograph 
Profits,  Mr.  Merchant 

— and  the  line-  that  captivated  the  critics  at  the  National  Music  Show.  You 
want  the  handsomest  Phonographs  ever  built ;  equipped  with  the  most  silent, 
repair-proof  motor.  The  "WORLD  PHONOGRAPH"  has  the  most  refined 
high-power,  noiseless,  double-spring  motor  ever  invented.  It  is  mounted  on  a 
tilting  motor  board.  You  cannot  detect  even  the  slightest  sound  when  it  is 
running.  Brought  to  highest  efficiency  in  the  "World."  This  motor  perfec- 
tion is  your  guarantee  against  repair  department  expense. 


Let  the 

biggest,  most  profitable 
your  city.  The  beautiful 
of  that  master  designer, 

World  universal  tone  arm  plays  all 
records.  World  automatic  stop  works 
perfectly  every  time.  World  tone 
chamber  of  finest  time  seasoned  spruce. 
World  tone  modulator  gives  you  the 
keen  pleasure  of  putting  your  own  per- 
sonality in  the  music.  World  auto- 
matic cover  support  is  another  supe- 
rior delight.  The  World  plays  eight 
10-inch  records  without  rewinding. 


®orlb" 


help  you  build  the 
phonograph  business  in 
cabinets  are  the  creations 
Maurice  Hebert. 

Sold  direct  to  dealers.  You  make 
the  jobber's  profit. 

Illustration  shows  Model  A,  genuine 
mahogany,  gold  plated  trimmings. 
Retail  price  $200.  Other  models  in 
solid  mahogany  and  art-craft  reed, 
$125  to  $175. 

Write  for  exclusive  dealer  proposi- 
tion. 


Wotlii  pfjonograpf)  Co. 


Dept.  D. 
218  South  Wabash  Avenue 


CHICAGO,  ILLINOIS 
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|  A  Record-List  that's  going 
I  to  Break  All  Sales-Records! 


Here  it  is — the  Columbia  Record  List  for  August — and  every 

(Jl  record  is  evidence  to  an  experienced  dealer  that  the  August 

jj^  List  simply  MUST  smash  all  records  for  SALES ! 

<h  We  have  talked  with  song-writers,  we've  seen  publishers, 

M  we've  gone  to  theatres,  cabarets,  all  over — and  we've  picked 

fi  a  list  of  WINNERS  that  will  put  it  all  over  anything  else 

Q  put  out  for  Mid-Summer. 

fjt  You've  only  got  to  look  over  it  to  SEE  it.    Anna  Wheaton, 

w  Brice  and  King,  Evan  Davies,  Charles  Harrison,  Lucy  Gates, 

ffi  Vernon  Stiles,  James  Harrod,  Rodeheaver — the  hits  of  "Oh, 

%  Boy!"  "Have  a  Heart",  "The  Winter  Garden  Show",  "Her 

ft,  Soldier  Boy",  "His  Little  Widows"  and  "Follow  Me"— the 

<&  latest  and  most  demanded  patriotic  hits — every  single  name 

§and  every  single  record  means  just  ONE  thing  to  you — and 
that  one  thing  is:  SALES! 

f! 

I  Columbia  Graphophone  Co. 


I 


Woolworth  Building,  New  York 
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Read  this  August  List  of  New 

Columbia  Records! 

Sales !    Popularity ! 


Patriotic  "Best  Sellers" 

PATRIOTIC    AIRS  MEDLEY 

(Part  1)  introducing  "First 
Call,"  "Hail  Columbia,  "Col- 
umbia, the  Gem  of  the  Ocean," 
"Reveille,"  "Yankee  Doodle," 
"My  Country,  'Tis  of  Thee," 
Prince's  Band. 


A2254 
i(l-in. 


A  2252 
10-in. 
75c. 


('ALL  ABOARD  FOR  THE 
COUNTY  FAIR.  Talking. 
Harlan,  Porter  and  Knight. 

SHE  STOPPED  TO  POWDER 
HER  NOSE.  (Baritone  Solo.) 
Harry  C.  Browne. 


,  MOTHER,    DIXIE    AND  YOU. 

A2275         Sterling  Trio. 


A2277 
30-in. 
75c. 


A2209 
10-in. 
75c. 


A5970 
12-in. 
$1.26 


PATRIOTIC    AIRS  MEDLEY 

(Part  2)  introducing  "Assem- 
bly," "American  Patrol," 
"(J  u  a  r  d  Mount,"  "Marching 
Through  Georgia,"  "Dixie," 
"Retreat,"  "Star  Spangled  Ban- 
ner."   Prince's  Band. 

rDIXIE.     Edgar    Stoddard  and 
Broadway  Quartette. 

YANKEE  DOODLE.  Charles 
Harrison  and  Broadway  Quar- 
L  tette. 

PATRIOTIC  MEDLEY  (Part  1) 
introducing  "Bugle  C  a  1 1," 
"Tramp,  Tramp,  Tramp,  the 
Boys  are  Marching."  "The  Girl 
I  Left  Behind  Me,"  "When  the 
Cruel  War  is  Over,"  "Tattoo" 
(Bugle  Call),  "Tenting  on  the 
old  Camp  Ground,"  "Taps" 
(Bugle  Call).  Columbia  Stellar 
Quartette. 

PATRIOTIC  MEDLEY  (Part  2) 
introducing  "Keveille"  (Bugle 
Cull),  "Red,  White  and  Blue," 
"Yankee  Doodle"  (Fife  and 
Drum),  "Battle  Cry  of  Free- 
dom," "Hail  Columbia,"  "When 
Johnny  Comes  Marching 
Home."  Columbia  Stellar  Quar- 
tette. 

/-PAUL  REVERE'S  RIDE.  Harry 
B.  Humphrey. 

SHERIDAN'S  RIDE.  Edgar  D. 
[  Davenport. 


Instrumental  Novelties 


A2253 
10-in. 
75c. 


A2260 
10-in. 
75c. 


A2250 
10-in. 
75c. 


A2099 
io-in. 


(-EVERYBODY  HULA. 

Ferera. 


Louise  and 


]  HE     LEI    NO     KAIULANI  (A 
Wreath  for  Princess  Kaiulani). 

L  Louise  and  Ferera. 

/-MIDSUMMER    BELLS.  (Bell 
Solo.)    Howard  Kopp. 

|MAUDIE  MAZURKA.  (Xylophone 
L    Solo.)    Howard  Kopp. 


THE  ROSARY.     (Cornet  Solo.) 

Vincent  C.  Buono. 
[    HEAR    YOU    CALLING  ME. 

(Cornet  Solo.)  Vincent  C. 
Buono. 

THE  SUNSHINE  OF  YOUR 
SMILE.  (Saxophone  Solo.)  Fred 
Allen. 

SOMEWHERE  A  VOICE  IS 
CALLING.  (Saxophone  Solo.) 
Fred  Allen. 


The  Popular  Taylor  Trio 

(VIOLETS.      'Cello,     violin  and 
A22I9  piano.    Taylor  Trio. 

10-in.  J 

75c.        PARTED.      'Cello,     violin  and 
(.    piano:    Taylor  Trio. 


Vocal  Masterpieces       Song-Hits  — The  Latest! 


A5972 
12-in. 
$1.50 


A22B4 
10-in. 
spi  .00 


A2270 
10-in. 


SlN(i  ME  TO  SLEEP.  Lucy 
(bites.  Violin  obbligato  by 
Frank  Gittelson. 

ANGEL'S      SERENADE.  Lucy 
dales.      Violin    obbligato  by 
„    Frank  Gittelson. 

A  DREAM.    Vernon  Sliles. 

SORTER  MISS  YOU.  Vernon 
Stiles. 

FLIRTATION.  Charles  Harrison. 


A2271 

10-in. 

75c. 


A2272 
10-in. 
75c. 


15AKCAROLLE  FROM 
OF  HOFFMANN." 

Harrison. 


'TALES 

Charles 


THE  MAN  BEHIND  THE  HAM- 
SI  KR  AND  THE  PLOW.  James 
Hall. 

STRIKE  UP  THE  BAND  (HERE 
COMES  A  SAILOR).  James 
Hall. 

WE'LL  BE  THERE,  ON  THE 
LAND,  ON  THE  SEA,  IN  THE 
AIR.    Arthur  Fields. 

WHAT  KIND  OF  AN  AMERI- 
CAN ARE  YOU?  Arthur 
Fields. 


A  New  Rodeheaver  Record 

{A  RAINBOW  ON  THE  CLOUD. 
Homer  Rodeheaver. 
SOMEBODY    CARES.  Homer 
Rodeheaver. 

Vaudeville  Specialties 

SIMPLICITY.      Whistling  Solo. 
Sibyl  Sanderson  Fagan. 


A2273      f FOR  YOUR  COUNTRY  AND  MY 
10-in.    J     COUNTRY.  Peerless  Quartette. 
75c.      [JOAN  OF  ARC.    Henry  Burr. 


OH,  JACK!  WHEN  ARE  YOU 
COMING  BACK?  Burton  and 
Hall. 


A2251 
10-in. 
75c 


A22C8 
10-in. 
75c. 


A2250 
10-in. 
75c. 


]L'ARDITA— MAGNETIC  WALTZ. 

Whistling  Solo.  Sibyl  Sander- 
L   son  Fagan. 

rNANNY.     Scotch    dialect  song. 
Evan  Davies. 

1  SHE  IS  MY  ROSIE.  Scotch  dia- 
(.   leet  song.    Evan  Davies. 


SWANEE  RIVER.  Southern  dia- 
lect song.    Carroll  Clark. 

NELLIE  WAS  A  LADY.  South- 
ern dialect  song.  Carroll  Clark. 


A2274 
10-in. 
75c. 


A2261 
10-in. 
75c. 


A22G5 

10-in. 
75c. 


A2276 
10-in. 
75c. 


I'M  A  REGULAR  DAUGHTER 
OF  UNCLE  SAM.  Katherine 
Clark. 

["TILL  THE  CLOUDS  ROLL  BY, 

from  "Oh,  Boy !"  Wheaton  and 
I  Harrod. 

DRIP,  DRIP.  DRIP  WENT  THE 
L   WATERFALL.  Anna  Wheaton. 

fOH,   JOHNNY!    OH,  JOHNNY! 

OH!  from  "Follow  Me."  Eliz- 
I    abeth  Brice. 


OH,  PAPA!  OH,  PAPA! 

[  Fields. 


Arthur 

fTHAT  CREEPY,  WEEPY  FEEL- 
ING, from  "His  Little  Widows." 
Wheaton  and  Wilson. 

BUZZIN'     THE     BEE.  Gene 
Greene. 


10-in. 
75c. 


I  ALL  THE  WORLD  WOULD  BE 
L  JEALOUS  OF  ME.  Henry  Burr. 


/"BECAUSE  YOU'RE.  IRISH.  Hugh 
A22G3  Donovan. 

1 

I  LOOKOUT  MOUNTAIN.  Camp- 
le   bell  and  Burr. 


10-in. 
75c 


A2257 
10-in.  < 
75c. 


A2258 
10-in. 
75c. 


A2262 
10-in. 
75c. 


A2259 
10-in. 
75c. 


THE  GHOST  OF  THE  UKU- 
LELE, from  The  Winter  Gar- 
den '"Show  of  Wonders."  Brice 
and  King. 

DEAR  OLD  HONOLULU.  Wright 
and  Dietrich. 

THERE'S  NOTHING  SWEETER 
THAN  A  GIRL  FROM  DIXIE- 
LAND.   Willie  Weston. 

WHEN  YOU  WALTZ  WITH 
THE  GIRL  YOU  LOVE.  Jed 

Prouty. 


V    TEAR.    A  KISS, 

James  Harrod. 


A  SMILE. 


IN  THE  HARBOR  OF  HOME, 
SWEET  HOME.    Robert  Lewis. 

I  CAN  HEAR  THE  UKULELES 
CALLING  ME.  Reed  and  Har- 
rison. 

IF  YOU'LL  COME  BACK  TO  MY 
GARDEN  OF  LOVE.  Burton 
and  Lewis. 


A5973 
12-in. 
$1.25 


A59G8 
12-in. 
$1.25 


A59G9 
12-in. 
SI  .2  5 


A5971 
12-in. 
$1.25 


A2267 
10-in. 
75c. 


Dances — Some  Music  ! 


THE  MAN  BEHIND  THE  HAM- 
MER AND  THE  PLOW— One- 
step,  introducing  "Strike  Up 
the  Band,"  "Nancy  Lee"  and 
"I'm  Proud  to  be  the  Mother 
of  a  Boy  Like  You."  Prince's 
Band. 

HY-SINE — One-step,  introducing 
"Rooster  Rag."    Prince's  Band. 

HOME  AGAIN,  from  "Her  Sol- 
dier Boy" — One-step,  introduc- 
ing "History."    Prince's  Band. 

YOU  SAID  SOMETHING,"  from 
"Have  a  Heart" — One-step,  in- 
troducing   "Honeymoon  Inn." 

.   Prince's  Band. 

fTHE  CUTE  LITTLE  WIGGLIN' 
DANCE — Fox-trot,  introducing 

|  "When  the  Sun  Goes  Down  in 
Dixie."    Prince's  Band. 

[pOZZO — Fox-trot.  Prince's  Band. 

/-HAWAIIAN    BLUES  —  Fox-trot. 

Prince's  Band. 
J  GLORIOUS  SOUSE  SONG— Fox- 
1    trot,  introducing  "Yale  Boola." 

Prince's  Band  with  Vocal 
^  Chorus. 

IT'S  TIME  FOR  EVERY  BOY 
TO  BE  A  SOLDIER  — One- 
step,  introducing  "Coaling  Up 
in  Colon  Town."  Prince's  Band. 

COTTON  PICKIN*  TIME  IN 
ALABAM' — One-step,  introduc- 
ing "If  I  Catch  the  Guy  Who 
Wrote  Poor  Butterfly."  Prince's 
Band. 


A2266 
10-in. 
75c. 


•TILL  TIIE  CLOUDS  ROLL  BY, 

from  "Oh,  Boy!" — Fox-trot,  in- 
troducing "A  Pal  Like  You." 
Prince's  Band. 

HUCKLEBERRY  FINN  —  Fox- 
trot, introducing  "There  are 
Two  Eyes  in  Dixie."  Prince's 
Band. 
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PLANS  FOR  COMING  EDISON  CONVENTION  IN  NEW  YORK 

Edison  Dealers  Will  Hold  Annual  Meeting  at  the  Waldorf-Astoria  on  July  12  and  13 — Question 
Box  to  Be  Main  Feature  of  Gathering — W.  D.  Wilmot  to  Act  as  Chairman — Many  Speakers 


The  main  feature  of  this  year's  Edison  deal- 
ers' convention  will  be  what  is  known  as  the 
"Question  Box."  Each  Edison  dealer  was  duly 
advised  to  submit  one  question  to  the  factory 
between  the  dates  of  May  IS  and  June  15.  For 


William  D.  Wilmot 

Edison  dealer  at  Fall  River,  Mass.,  who  will  act  as  chair- 
man of  the  1917  Edison  Dealers'  Convention  at  the 
Waldorf-Astoria,  New  York  City.  Mr.  Wilmot  is  shown 
here  with  the  cup  presented  to  him  by  the  Fall  River 
Merchants'  Association  in  appreciation  of  his  work  in 
behalf  of  the  association. 

this  purpose,  question  blanks  were  sent  to  the 
dealers  some  time  ago.  The  question  box  will  be 
opened  June  15  and  the  answers  ready  on  the 
first  day  of  the  convention.  It  is  confidently 
expected  that  this  feature  of  the  convention  will 
prove  of  inestimable  value  to  all  dealers  at- 
tending, as  it  is  expected  to  bring  forth  ques- 
tions on  all  phases  of  Edison  merchandising. 
Another  interesting  feature  is  that  it  will  be  a 


dealers'  convention  in  fact  as  well  as  in  name. 
The  dealers  themselves  will  have  full  charge. 
The  chairman  will  be  W.  D.  Wilmot,  Edison 
dealer  at  Fall  River,  Mass.,  and  all  speeches  will 
be  made  and  all  discussions  led  by  dealers. 

The  two  days  set  aside  for  this  year's  conven- 
tion are  July  12  and  13,  when  Edison  dealers 
from  all  parts  of  the  country  will  come  together 
at  one  of  the  most  famous  meeting  places  in 
the  world,  the  Waldorf-Astoria,  New  York  City. 

Last  year  this  convention  was  attended  by 
approximately  600  Edison  dealers.  This  year, 
at  least  one  thousand  dealers  are  expected  to 
convene.  Every  Edison  dealer,  great  or  small, 
wherever  located,  has  been  urgently  requested 
to  attend  the  convention  this  year,  and  accord- 
ing to  advance  information  many  dealers  will 
come  who  have  heretofore  refrained  from  at- 
tending, and  who  have  never  experienced  the 
delights  of  a  trip  to  the  great  city. 

Among  the  topics  which  will  be  discussed  by 
dealers,  or  on  which  general  discussion  will  be 
led  by  a  dealer,  are  the  following:  "Intensified 
Canvassing,"  "How  I  Make  Mechanical  Inspec- 
tion Pay  Profits,"  "How  I  Make  Tone  Tests 
Pay,"  "How  I  Made  My  Store  a  Musical  Cen- 
ter and  Cashed  in  on  It,"  "How  I  Sell  Records 
and  What  I  Think  of  the  Approval  System," 
"How  I  Beat  the  'Talkers'  With  the  Diamond 
Amberola,"  "How  I  Borrow  Money  From  My 
Bank,"  "How  I  Use  the  Company's  Interlock- 
ing Advertising,  Leaflets  and  Miniature  Letters," 
"How  I  Use  'Along  Broadway,' "  "How  I 
Give  and  Cash  in  on  Recitals  Outside  of 
My  Store,"  "How  I  Cash  in  on  the  Local 
Appearances  of  Edison  Artists,"  "How  I  Use 
the  Retail  Salesman's  Manual,"  "How  I  Stage 
an  Instrument  Sale  in  My  Store,"  "How  I  Use 
My  Windows,"  "How  I  Have  Applied  the 
Methods  of  the  East  Orange  Experimental 
Store,"  "How  I  Made  July  Look  Like  Decem- 
ber." 


In  addition  to  the  above  M.  M.  Blackman,  of 
Kansas  City,  will  deliver  his  now  famous  "Soul 
Talk."    So  much  for  the  dealers'  part. 

The  factory's  part  will  be  to  answer  all  ques- 
tions received  through  the  "Question  Box,"  to 
put  on  an  original  play  entitled  "Mr.  Guy  Wise, 
Esq.,"  to  present  a  lecture  on  Puccini,  illus- 
trated by  Edison  Re-creations,  and  which  sub- 
sequently can  be  used  by  the  dealers  themselves 
in  stirring  up  prospects.  There  will  also  be  a 
very  graphic  illustration  to  dealers  of  how  to 
prepare  a  financial  budget.  This  will  be  the  full 
extent  of  factory  activities  at  the  convention. 
Every  thing  else  will  be  done  by  the  dealers 
themselves. 

The  big  banquet  and  dinner  show  is  set  for 
the  night  of  the  12th.  A  number  of  Edison 
artists  will  be  guests  at  the  banquet  and  will 
sing  for  the  dealers. 

Several  of  the  big  Edison  artists  will  partici- 
pate in  now  famous  Edison  direct  comparison 
tests  between  living  artists  and  the  New  Edison 
on  the  afternoon  of  the  13th.  On  the  14th  every 
Edison  dealer  will  have  an  opportunity  to  visit 
the  factory  at  Orange,  where  the  many  details 
of  manufacture  will  be  explained. 

A  three  days'  course  in  mechanical  instruction 
will  be  given  at  the  Laboratory  of  Thomas  A. 
Edison,  Orange,  N.  J.,  July  9,  10  and  11,  the 
three  days  preceding  the  Edison  dealers'  con- 
vention in  New  York.  An  invitation  to  all 
Edison  dealers  and  their  assistants  to  take  this 
course  has  been  extended. 


STANDARD  CO.'S  FINE  LITERATURE 

The  Standard  Talking  Machine  Co.,  of  Pitts- 
burgh, Pa.,  has  under  its  new  policy  been  send- 
ing out  an  interesting  series  of  circulars,  post 
cards,  etc.,  featuring  especially  patriotic  num- 
bers. A  recent  card,  which  they  issued,  was 
printed  in  three  colors,  had  on  one  side  a  se- 
lected list  of  patriotic  records,  and  on  the  op- 
posite side  the  words  of  "The  Star  Spangled 
Banner,"  "Dixie"  and  "Yankee  Doodle"  with 
special  reference  to  McCormack's  rendition  of 
the  first  number.  / 


LONG  CABINETS 


FIRST  and  FOREMOST 

In  the  cabinet  field. 

Why?    Because  we've  specialized  in 

CONSTRUCTION 
FINISH  and 
ADAPTABILITY 

Our  supremacy  in  these  essentials 
warrants  your  handling  the  perfect 
line. 

That's  why  you  should  anticipate  your 
wants  NOW,  when  the  season's  at 
its  height. 


D  83 

In  all  finishes.  Specially  adapted 
ior  use  with  Columbia  50.  Front 
posts  made  to  follow  lines  of  posts 
on  Columbia  75. 


D  79 

In  all  finishes.    Shown  with  top 

moulding  and  shelves. 
Specially    adapted    for   use  with 
Victrola  IX. 


Prompt  deliveries  on  all  orders.    Write  for  Illustrated  Catalogue  of  complete  line 

THE  GEO.  A.  LONG  CABINET  COMPANY 

HANOVER,  PA. 
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IOWA  DEALERS  TO  HOLD  SECOND  STATE  CONVENTION 

At  Des  Moines  on  August  28 — Arrangements  for  Gathering  of  Victor  Dealers'  State  Association 
All  Completed — Value  of  Association  Work  Emphasized  by  This  Gathering 

In 


Des  Moines,  Ia.,  June  1. — In  anticipation  of 
the  second  annual  convention  of  the  Iowa  Vic- 
tor Dealers'  State  Association,  the  executive 
committee  of  the  association  at  the  request  of 
the  president,  P.  G.  Spitz,  convened  at  Mickel 
Bros.  Co.  store  here  recently,  to  consider  plans 
and  the  date  for  the  convention.  The  follow- 
ing members  of  the  committee  were  present: 
P.  G.  Spitz,  president;  W.  H.  Stoaks,  vice- 
president;  D.  C.  Phillips,  treasurer;  W.  P.  Deal, 
acting  secretary,  and  Geo.  E.  Mickel. 

The  resignation  of  B.  Van  Stight  as  secretary 
was  accepted,  and  his  unexpired  term  will  be 
filled  by  the  acting  secretary,  W.  P.  Deal,  who 
was  duly  elected  to  that  post. 

The  committee  went  on  record  as  voting  to 
support  the  Victor  Co.  in  every  phase  of  its 
work,  and  at  the  inception  of  the  suggestion  of 
President  Spitz,  also  voted  to  institute  an  imme- 
diate campaign  for  increased  membership.  A 
very  liberal  appropriation  from  the  funds  of  the 
association  was  advanced  to  insure  the  suc- 
cess of  the  campaign  which  will  consist  of  per- 
sonal letters,  advertising  features,  circulars  and 
direct  personal  visits  on  the  part  of  the  com- 
mittee and  the  traveling  representatives  of  both 
Mickel  Bros.  Co.  and  the  Nebraska  Cycle  Co. 

As  a  special  inducement  to  the  success  of  in- 
creased membership,  the  executive  committee 
voted  a  prize  consisting  of  a  solid  gold  watch 
fob  complete  with  charm,  reproducing  the  Vic- 
tor trade-mark,  to  be  presented  to  any  member 
of  the  association  securing  the  greatest  number 
of  new  memberships  up  to  the  convention, 
August  28. 

The  executive  committee  of  the  Iowa  Dealers' 
State  Association  points  with  pride  to  the  fact 
that  it  instituted  successfully  the  first  State 
Association  of  Victor  Dealers  in  the  United 
States.  This  fact  cannot  be  denied,  for  no 
past  history  seems  to  be  available  combating 
this  claim,  and  the  success  of  the  first  annual 
lllllllllllllllllllllllllllllllllllil 


convention  was  such  that  it  immediately  laid 
the  foundation  for  the  succeeding  annual  con- 
ventions. The  results  are  already  apparent  from 
the  Iowa  Dealers'  State  Association,  for  it  has 
brought  the  dealers  closer  together  with  one  an- 
other with  a  better  understanding  of  the  ways 
and  means  of  progress  and  developing  their  in- 
terests. 

The  main  idea  which  Mickel  Bros,  had  in 
view  in  promoting  the  State  Association  was 
based  upon  the  ever  apparent  desire  of  the  man- 
ufacturer to  keep  in  closer  contact  with  the  indi- 


vidual dealer  so  as  to  remove  any  idea  on  the 
part  of  the  dealer  that  there  is  a  barrier  be- 
tween himself  and  the  factory,  or  the  parent 
company,  and  associations  of  this  nature  are 
proving  a  benefit  to  the  mutual  interests  of  both 
the  manufacturer,  the  jobber  and  the  dealer.  It 
is  fully  expected  that  the  second  annual  con- 
vention will  be  the  banner  convention,  and  will 
be  attended  by  not  less  than  250  dealers.  The 
former  courtesy  of  Mickel  Bros.  Co.  will  be 
extended  to  all  members  of  the  association,  and 
the  second  convention  will  be  opportune  from 
the  fact  that  Mickel  Bros.  Co.  having  moved 
to  their  handsome  new  quarters  will  have  an 
opportunity  to  both  surprise  and  assist  those 
dealers  who  have  not  yet  visited  Des  Moines. 


ASSISTING  IN  RECRUITING  WORK 


O.  K.  Houck  Piano  Co.  Assists  Recruiting  Of- 
ficers in  Memphis  by  Arranging  Special 
Series  of  Window  Displays — One  of  the  Re- 
cent Examples  Illustrated 


Memphis,  Tenn.,  June  5. — Among  those  talk- 
ig  machine  houses  who  have  rendered  active 


casions  secured  military  supplies  and  accouter- 
ments  from  local  recruiting  stations,  and  used 
them  very  effectively  in  the  show  windows.  The 
accompanying  photograph  shows  one  of  the 
most  recent  displays.  The  centerpiece  is  a 
torpedo  which  has  been  shot  over  160  times  in 
"tests.  Owing  to  the  fact  that  the  only  avail- 
able warheads  for  this  torpedo  were  charged 
with  250  pounds  of  gun  cotton,  a  dummy  head 
was  used  in  the  display  for  safety  sake. 

In  the  center  of  the  window  was  shown  a 
gyroscope,  a  little  instrument,  which  keeps  the 
torpedo  in  direct  line  after  it  has  been  dis- 
charged. The  gyroscope  alone  cost  $500.  The 
background  of  the  window  was  made  of  regu- 
lation naval  signals.  Cards  placed  at  con- 
venient points  served  to  describe  the  various 
features  in  the  window. 


O.  K.  Houck's  Patriotic  Window 

assistance  to  recruiting  officers  through  the 
medium  of  patriotic  window  displays  is  the  O. 
K.  Houck  Piano  Co.,  of  this  city,  handling  the 
Victor  line.     This  company  has  on  various  oc- 


GRAY  &  MARTIN'S  NEW  LOCATION 

Pittsburgh,  Pa.,  June  6. — Gray  &  Martin's  So- 
nora  Talking  Machine  Shop  is  now  located  in 
Jenkins  Arcade,  this  city.  They  are  splendidly 
equipped  in  their  new  quarters  to  handle  busi- 
ness, and  report  trade  quite  satisfactory.  Gray 
&  Martin  handle  the  Sonora  exclusively  and 
carry  a  complete  line  of  these  high-grade  phono- 
graphs. They  also  carry  a  line  of  pianos,  play- 
ers, rolls,  etc. 
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The  miracle  of  voice  and 
instrument  of  reproduction. 
Plays  every  make  of  disc 
record  with  the  same  faith- 
ful portrayal  of  tone  quality 
as  the  instrument  for  which 
they  were  made. 


MODEL  XIV 
$150 
Height, 
48  inches 


MODEL  XII 
$100 
.Height, 
47  inches 


The  New 


MODEL  XI— $75  MODEL  X— $65 

Height,  45  inches  Height,  44  inches 

models  represent  the  last  word  in  phonograph  perfection.  All  Ar  to  phone 
cabinets  are  made  from  J^-in.  veneered  stock,  and  every  model  is  equipped 
with  a  universal  tone-arm.  This  company  has  established  dealers  from  coast 
to  coast,  who  have  achieved  signal  success  with  this  line. 


Write  today  for  dealers'  and  jobbers'  proposition. 
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The  Trade  In  Boston  And  New  England 

JOHN  H.  WILSON,  MANAGER,  324  WASHINGTON  STREET,  BOSTON,  MASS. 


Boston,  Mass.,  June  8. — The  talking  machine 
business  is  fairly  good  here  all  things  consid- 
ered, and  only  once  in  a  while  does  one  run 
across  a  "croaker."  There  is  a  uniform  disposi- 
tion to  take  things  as  one  finds  them,  and  the 
men  who  are  willing  to  push  for  business  a 
little  more  than  formerly  because  the  conditions 
demand  a  more  vigorous  attitude  are  the  ones 
who  win  out  in  the  end.  There  is  a  widespread' 
demand  for  records  of  a  patriotic  character 
which  is  a  pretty  clear  index  of  the  general 
feeling;  and  there  is  scarcely  a  shop  that  is  not 
carrying  a  large  stock  of  all  the  "best  sellers." 
The  ranks  are  getting  depleted  through  enlist- 
ments, and  several  of  the  large  establishments 
have  lost  a  number  of  their  men.  Windows 
everywhere  reflect  the  general  feeling,  and  one 
has  to  go  a  long  way  to  find  a  store  that  has 
not  responded  to  the  patriotic  fervor  and  made 
some  suggestive  arrangement  that  makes  an 
immediate  appeal  to  the  passerby.  The  staffs 
from  manager  down  to  salesmen  have  made  a 
quick  response,  too,  in  buying  Liberty  Bonds. 
General  Joffre  and  the  Columbia 

When  the  Joffre  parade  passed  by  the  retail 
warerooms  of  the  Columbia  Co.  in  Tremont 
street  a  short  time  ago  there  was  such  vociferous 
cheering  for  the  hero  of  the  Marne  that  the 
great  French  General  fixed  his  eye  on  the  group 
looking  out  from  the  second  story  and  waved 
Manager  Arthur  Erisman  and  his  associates  a 
salute.  There  happened  to  be  a  momentary 
halt  in  the  parade  at  that  moment,  and  the  first 
thing  that  greeted  Joffre's  ears  were  the  strains 
of  the  "Marseillaise"  from  a  large  Columbia  ma- 
chine. At  the  same  time  Mr.  Constantino,  of 
the  sales  force  (he  is  a  son  of  the  famous 
tenor),  shouted  something  complimentary  to  the 
general  which  so  pleased  him  that  he  arose  in 
his  automobile  and  waved  a  second  salute.  The 
windows  of  the  store  were  handsomely  dec- 
orated in  honor  of  this  great  occasion. 

Where  Efficiency  Is  Evident 

One  of  the  most  efficiently  conducted  phono- 
graph sections  in  a  department  store  in  Bos- 
ton is  that  at  the  W.  &  A.  Bacon  Co.  at  the 
corner  of  Washington  and  Essex  streets.  The 
phonograph  section  which  carries  "various  types 
of  machines  is  constantly  supervised  by  Man- 
ager George  Krumschied,  and  the  section  is 
never  allowed  to  be  without  exactly  the  machine 
or  record  that  a  customer  wants.  Efficiency 
is  the  keynote  of  Manager  Krumschied's  suc- 


cess in  conducting  his  department  which  al- 
ways is  attractively  arranged  so  as  to  invite 
the  attention  of  any  one  in  its  neighborhood. 
New  Vocalion  Agencies 

Manager  Hibschman,  of  the  Vocalion  Co.,  re- 
ports a  very  good  business  for  the  month  of 
May,  and  the  fact  that  it  was  in  advance  of 
the  same  month  last  year  is  a  good  omen  for- 
the  future.  Manager  Hibschman  has  lately 
placed  several  agencies  which  will  very  mate- 
rially add  to  the  sum  total  of  the  business 
throughout  this  section.  One  of  these  is  Henry 
L.  Kincaide  &  Co.,  whose  large  piano  house  in 
the  center  of  Quincy,  does  a  large  business.  Mr. 
Kincaide  has  a  large  following,  and  he  is  sure 
to  push  the  Vocalion  for  all  it  is  worth.  An- 
other agency  is  the  Whitman  Piano  Co.  at 
Stoneham,  which  will  do  its  share  toward  pop- 
ularizing this  machine  on  the  northerly  side  of 
Boston.  Still  a  third  is  Durell  &  Co.  in  Rox- 
bury.  Manager  Hibschman's  warerooms  in 
Boylston  street  are  among  the  handsomest  along 
this  much-traveled  thoroughfare,  and  the  large 
window  always  is  most  attractively  arranged 
with  potted  flowering  plants  and  a  handsome 
and  expensive  Vocalion  in  the  center. 

Robert  Steinert's  Successful  Trip 

Robert  Steinert,  of  the  M.  Steinert  &  Sons 
Co.,  lately  returned  from  a  tour  of  the  Steinert 
branch  houses,  and  the  trip  is  sure  to  be  pro- 
ductive of  better  business  in  the  Victor  goods  at 
every  house.  Mr.  Steinert  made  the  trip  by 
auto  taking  along  another  member  of  the  Stein- 
ert staff.  They  went  first  to  Brockton,  and 
other  places  visited  were  Providence,  Spring- 
field, Worcester,  Portland,  Me.,  and  Bridgeport, 
Conn.  Mr.  Steinert  found  the  business  pretty 
good  at  every  place,  and  when  the  local  man- 
agers follow  out  such  suggestions  as  he  had  to 
offer  by  way  of  speeding  up  business  an  even 
better  condition  is  sure  to  result.  The  business 
done  at  the  Arch  street  store  - of  the  Steinert 
Co.  continues  to  show  good  gains. 

Opening  of  New  Ditson  Building  Soon 

The  Oliver  Ditson  Co.,  Victor  distributor,  is 
already  making  arrangements  for  the  big  open- 
ing of  its  new  building  which  is  rapidly  near- 
ing  completion  farther  up  Tremont  street. 
Manager  Henry  A.  Winkelman,  as  already  an- 
nounced, will  have  large  and  commodious  quar- 
ters on  the  second  floor  finished  and  furnished 
right  up  to  the  moment.  The  Get-Together 
Club  of  the  Oliver  Ditson  Co.  is  planning  a 


summer  outing  to  take  place  the  latter  part  of 
this  month.    This  will  include  Manager  Winkel- 
man and  his  staff  of  hustling  employes. 
A  Democratic  Innovation 

Manager  Arthur  Erisman's  retail  staff  at  his 
Columbia  shop  held  one  of  their  efficiency  meet- 
ings one  evening  a  week  or  so  ago.  By  a  new 
alphabetical  arrangement  instituted  by  Manager 
Erisman  each  man  in  the  organization  hereafter 
will  have  an  opportunity  of  presiding  at  a 
meeting,  and  in  this  way  every  one  will  be  given 
a  chance  to  say  something,  to  give  his  views 
as  to  the  best  ways  and  means  of  producing 
business.  A  frank  and  free  discussion  of  busi- 
ness topics  often  develops  some  good  ideas,  and 
Manager  Erisman  is  anxious  to  bring  out  the 
best  there  is  in  all  his  staff.  Hereafter  there 
will  be  selected  topics  assigned  for  each  meet- 
ing. At  the  last  meeting  there  was  a  special 
address  by  Joseph  T.  Lang,  business  manager 
of  the  A.  W.  Shaw  Co.,  which  furnished  much 
food  for  thought  to  the  employes. 

Miss  Dorothy  Crane  as  Liberty 

Outside  the  windows  of  the  Edison  and  Vic- 
tor departments  of  the  C.  C.  Harvey  Co.  in 
Boylston  street,  there  was  a  novel  sight  the  day 
that  Marshal  Joffre  passed  in  procession  on  the 
occasion  of  the  French  general's  visit  to  Bos- 
ton. It  was  a  figure  of  Liberty,  impersonated 
by  Miss  Dorothy  Crane,  of  the  Harvey  house. 
She  was  arrayed  in  the  tri-colors  of  France, 
and  in  one  hand  she  carried  a  large  French 
flag  while  the  other  hand  rested  on  a  shield. 
The  picture  held  the  attention  of  Marshal  Joffre 
for  several  minutes. 

Eastern  Co.  "Boys"  at  the  Front 

All  the  boys  of  the  Eastern  Talking  Machine 
Co.,  those  who  are  left,  were  glad  to  learn  of 
the  safe  arrival  of  the  "Saxonia"  on  the  other 
side  after  her  trip  across  from  this  country. 
This  is  the  ship  that  three  of  the  Eastern  boys, 
Messrs.  Dumont,  Welch  and  Spillane  took  pas- 
sage on,  as  a  part  of  one  of  the  latest  Harvard 
units  for  work  in  •  France.  Before  they  left 
New  York  they,  wrote  cheerful  letters  to  their 
old  pals  in  Boston.  Soon  the  Eastern  staff 
will  be  looking  for  letters  from  the  front. 
Developing  New  England  Trade 

Richard  M.  Nelson,  manager  of  the  Har- 
monola  department  at  the  C.  F.  Hovey  Co.'s  es- 
tablishment, and  Oscar  W.  Ray,  New  England 
manager  of  the  Emerson  Phonograph  Co.,  spent 
a  few  days  on  a  fishing  trip  the  latter  part  of 


DOES  YOUR  VICTOR  SERVICE 


continually  help  to  build  up  your  sales  ? 
Do  you  find  your  record  orders 
steadily  multiplying? 
Do  you  get  prompt 
deliveries  ? 


Real  Victor 
Service  which  not 
only  gives  complete 
satisfaction    but    which  ac- 
tually increases  your  volume  of  sales 
through    sales   promotion    plans   can  be 
secured  from 


THE  EASTERN  TALKING  MACHINE  COMPANY 


177  TREMONT  STREET 


BOSTON,  MASS. 
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June  6. — The  Boston  branch 
store  of  the  wholesale  department  of  the  Co- 
lumbia Graphophone  Co.  at  137  Federal  street 
is  now  fully  settled  and  thanks  to  Manager  Fred 


THE  TRADE  IN  BOSTON  AND  NEW  ENGLAND— (Continued  from  page  20) 

was  surprisingly  large,  in  fact  it  was  better  than 
the  same  month  a  year  ago,  and  he  saw  no 
reason  why  the  present  international  situation 
shpuld  in  the  least  hamper  trade  conditions  once 
the  public  got  a  right  angle  on  the  real  condi- 
tion of  affairs. 

One  of  the  secrets  of  the  success  of  the  Co- 
lumbia wholesale  department  in  this  city,  and 


COLUMBIA  GRAPHOPHONE  CO/S  NEW  QUARTERS  IN  BOSTON 

Wholesale  Department  in  That  City  Now  Settled  in  Building  at  137  Federal  Street,  Where  Unusual 
Facilities  Are  Provided  for  Handling  Trade — The  Personnel  of  the  Staff 

Boston,  Mass., 


Wholesale  Record  Department 

E.  Mann  and  his  able  staff  everything  is  now 
in  fine  shipshape  working  order.  Three  large 
floors  are  occupied  by  the  department.  On  the 
first  floor,  which  is  the  second  story  of  the  build- 
ing, are  the  executive  offices  with  a  large,  well- 
appointed  private  office  for  Manager  Mann 
toward  the  rear;  a  large  space  devoted  to  an 
exhibit  of  Columbia  machines,  the  dictaphone 
department  and  the  stenographic  department 
for  the  executive  force  which  requires  consider- 
able assistance  in  handling  a  business  that  is 
growing  surprisingly  fast.  On  the  floor  above 
is  a  large  space  for  the  storage  of  machines,  and 
the  dictaphone  repair  room;  while  on  the  next 
floor  is  the  shipping  department,  the  storage 
racks,  and  a  repair  department  for  the  cabinets 
and  motors. 

An  interesting  fact  that  speaks  volumes  for 
the  growth  of  the  business  is  that  despite  the 
fact  that  the  wholesale  department  has  been  set 
apart  from  the  retail  and  has  large,  commodious 
quarters,  it  has  been  found  necessary  to  retain 


the  Knapp  street  storage  quarters,  so  constant 
is  the  demand  for  machines  and  records.  Each 
of  the  three  floors  of  the  building  is  occupied 
clear  through  from  the  Federal  street  front  to 
the  alley  at  the  rear,  where  there  is  commodious 


Manager  Fred.  E.  Mann  in  His  Office 

elevator  service  for  goods,  and  there  is  an 
abundance  of  daylight  during  working  hours. 

Manager  Mann  in  discussing  business  a  few 
days  ago  expressed  himself  as  extremely  hope- 


Wholesale  Grafonola  Exhibition  Department 

ful,  for  there  was  constant  evidence  that  the 
people  were  willing  to  spend  their  money  when 
they  knew  what  they  wanted  and  knew  also 
that  they  were  getting  full  value  for  the  outlay. 
He  said  that  the  wholesale  business  in  May 


View  of  the  General  Offices 

this  will  be  proved  more  and  more  as  time  goes 
on,  is  Manager  Mann's  ability  to  make  a  care- 
ful selection  of  those  comprising  his  staff.  Mr. 
Mann  is  a  business  man  of  experience  and  he 
knows  the  value  of  efficiency  and  the  best  means 
by  which  to  acquire  it.  It  may  be  set  down  as 
a  foregone  conclusion,  therefore,  that  his  staff 
is  about  the  best  that  could  be  selected. 

The  following  are  those  who  form  the  team 
under  Manager  Mann,  a  team  that  spells  suc- 
cess: Wm.  S.  Parks,  assistant  manager;  Frank 
W.  Swett,  chief  accountant;  T.  M.  Hayes,  credit 
department;  Henry  F.  Dolan,  trade  promotion 
department;  R.  H.  Luscomb,  record  stock  clerk; 
James  Cahill,  in  charge  shipping  department; 
George  Sharman,  receiving  clerk;  Frank  X. 
Lane,  record  order  department;  Arthur  Collins, 
foreman,  repair  service  department;  and  these 
wholesale  sales  associates:  Fred  R.  Erisman, 
T.  Norman  Mason,  J.  F.  Luscomb,  W.  S.  Town- 
send,  Fred  W.  Ballou,  H.  P.  Fleming  and  C.  E. 
Sheppard. 


last  month.  They  went  by  train  to  Portland, 
Me.,  where  they  were  met  by  a  dealer  in  that 
city  who  took  them  up  North  as  far  as  Harri- 
son's, where  the  party  enjoyed  the  best  fishing 
ever,  the  boys  landing  some  big  ones. 

Welcome  for  William  S.  Parks 
The  trade  is  glad   to  again   welcome  back 
William  S.  Parks,  assistant  manager  of  the  Co- 
lumbia Graphophone  Co.,  who  now  has  pleas- 
ant quarters  at  the  company's  wholesale  depart- 


ment at  137  Federal  street.  Mr.  Parks,  it  will 
be  recalled,  was  in  the  Homeopathic  Hospital 
for  an  operation  and  returned  to  work  only  a 
few  weeks  ago. 

Boston  Violinist  Making  Records 
Irma  Seydel,  a  popular  Boston  violinist,  is 
making  some  excellent  records  for  the  EmerT 
son  Phonograph  Co.;  and  she  already  has  made 
several  trips  over  to  the  New  York  studios  of 
the  company  for  that  purpose. 


Some  Personal  Items  of  Interest 

Charles  B.  Moseley  is  another  of  the  boys  of 
the  Eastern  Talking  Machine  Co.  to  enlist  for 
the  war.  Moseley  has  joined  the  navy,  and  is 
ready  at  a  moment's  notice  to  start  away. 

A  Boston  visitor  a  few  days  ago  was  C.  E. 
Sheppard,  representing  the  Pennsylvania  Talk- 
ing Machine  Co.,  of  Philadelphia,  Columbia  dis- 
tributors. Mr.  Sheppard  made  his' headquarters 
(Continued  on  page  22) 


The  Steel  Blade  of  Damascus 

Was  the  envy  of  the  whole  world.  Careful  selection  of  materials,  treated,  re-treated 
and  tested  with  the  utmost  skill  and  science  known  to  the  times,  hammered  from 
shapeless  mass  by  artful  hands  into  thin  ribbons  of  steel,  produced  a  product  the  merit 
of  which  was  so  well  recognized  that  human1  life  was  entrusted  to  its  invisible  qualities. 

To-day  BAGSHAW  NEEDLES 

which  are  manufactured  from  carefully  selected  materials,  tempered  to  the  proper 
hardness  through  the  advancement  of  science,  and  shaped  to  their  proper  form  by  the 
mailed  hand  of  automatic  machinery,  which  works  truer  than  that  of  the  most  skilled 
Damascene,  are  a  product,  the  value  of  which  every  dealer  who  sells  them  realizes. 


W.  H.  BAGSHAW  CO. 


Lowell,  Mass. 
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Have  you  recently  investigated  the  margin 
of  profit  on  Columbia  Double  Disc  Records? 
You  should. 


( Write  tor  "Music  Money"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

W  ool  worth  Building,  New  York 


THE  TRADE  IN  BOSTON  AND  NEW  ENGLAND    (Continued  from  page  21) 


at  the  wholesale  department  of  the  Columbia 
Co.,  and  he  hopes  to  associate  himself  with 
this  Boston  house  in  the  course  of  a  fortnight. 

John  Alsen,  manager  of  the  Edison  and  Vic- 
tor departments  of  the  George  Lincoln  Parker 
warerooms  in  the  Colonial  Building,  has  joined 
the  First  Corps  of  Cadets,  and  his  time  is  taken 
up  three  nights  a  week  drilling,  thus  getting 
ready  for  more  active  duties. 

The  Boston  talking  machine  trade,  and  espe- 
cially the  boys  of  Manager  Erisman's  Columbia 
warerooms,  were  glad  to  welcome  Jack  Shaugh- 
nessy,  their  old  pal  a  few  days  ago.  Jack  was 
formerly  head  of  the  bookkeeping  department; 
and  auditor  of  the  Columbia  Co.,  and  a  couple 
of  months  ago  went  to  Portland,  Me.,  where  his 
prospects  as  a  Columbia  dealer  are  very  good. 
Oscar  W.  Ray  the  Happy  Man 

The  trade  will  be  interested  in  learning  of 
the  engagement  of  Oscar  W.  Ray,  New  Eng- 
land manager  of  the  Emerson  Phonograph  Co., 


with  headquarters  in  Boston,  and  Miss  Marie 
Lyons,,  of  Flatbush,  Long  Island,  N.  Y.,  daugh- 
ter of  Mr.  and  Mrs.  Honore  B.  Lyons.  Miss 
Lyons  is  connected  with  Vogue  in  New  York 
City. 

Booking  Big  Orders  for  Veeco  Electro  Motors 

C.  F.  Siines,  president  of  the  Veeco  Co.,  has 
just  returned  from  a  business  trip  which  took 
him  as  far  South  as  New  Orleans,  and  as  far 
West  at  Kansas' City,  Mo.  He  says  that  his 
company  has  had  a  very  good  business  thus  far 
this  year,  and  he  has  been  able  to  make  good 
contracts  with  some  of  the  largest  talking,  ma- 
chine houses.  The  1918  model  of  motor  has 
been  perfected,  and  the  company  will  begin  to 
put  it  out  some  time  in  July.  It  embodies  some 
new  elements  which  the  trade  will  be  sure  to 
appreciate,  and  the  fact  that  the  features  have 
been  examined  carefully  by  an  expert  from  the 
Massachusetts  Institute  of  Technology  and 
proved  to  be  beyond  criticism,  speaks  volumes 


ARCH  ST^  F  BOSTON, 

Victor  Distributors 

Many  talking  machine  owners  are  forming  their 
record  buying  habits  now.  Be  sure  they  find  what 
they  want  when  they  come  to  your  store.  Keep 
your  VICTOR  record  stocks  complete. 

We  can  help  you  for  we  have 

The  Largest  and  Most 

Complete  Stock  of 
Records  in  New  England 


Write,  or  Telephone  Beach  1330 

M.  STEINERT  &  SONS  CO.,  35  Arch  St.,  BOSTON 


for  the  state  of  perfection  which  has  been 
reached  in  this  latest  model  of  Veeco  electric 
motor. 

Attractive  Columbia  Window 

Lately  the  Columbia  Co.'s  retail  store,  ably 
managed  by  Arthur  Erisman,  had  a  surprisingly 
attractive  window  of  a  patriotic  character,  and 
it  is  pleasing  to  record  that  the  adaptability  of 
the  display  to  the  present  situation  was  recog- 
nized by  the  home  office  to  the  extent  of  se- 
curing a  prize.  Accordingly,  James  A.  Hollo- 
han,  who  does  the  window  decoration  for  this 
Columbia  headquarters  is  in  receipt  of  $50  from 
the  New  York  officials.  All  of  Mr.  Hollohan's 
windows  are  most  catchy,  he  seems  to  under- 
stand the  art  of  holding  the  attention  of  the 
passerby. 

Joins  Forces  of  Eastern  Talking  Machine  Co. 

R.  O.  Danforth,  lately  with  the  F.  C.  Hen- 
derson Co.,  at  Worcester,  has  joined  the  ranks 
of  the  Eastern  Talking  Machine  Co.  He  comes 
to  Boston  with  some  valuable  experience  in  the 
Victor  business. 


ALMA  GLUCK  IN  SAN  DIEGO 


Famous   Soprano  Visits  Wiley   B.  Allen  Co. 
Store  to  Hear  Her  Latest  Record 


San  Diego,  Cal.,  May  31. — The  local  store  of  the 
Wiley  B.  Allen  Co.  was  honored  recently  by  a 
visit  from  Alma  Gluck,  the  famous  soprano, 
who  was  in  the  city  for  the  purpose  of  meeting 
her  husband,  Efrem  Zimbalist,  the  noted  violin- 
ist. Miss  Gluck  stopped  in  the  Allen  Go.  store 
to  hear  the  last  record,  "Come  Beloved,"  by 
Handel,  which  she  had  recorded  at  the  Victor 
laboratory  before  leaving  the  East  on  a  concert 
tour  and  had  not  had  an  opportunity  of  hearing 
in  perfected  form.  While  in  the  store  Miss 
Gluck  was  photographed  standing  by  the  Vic- 
trola  and  listening"  to  her  record. 


DEATH  OF  MEREDITH  C.  PRICE 


M.  C.  Price,  president  and  manager  of  the 
Norwalk  Piano  Co.,  Norwalk,  O.,  died  on  May 
17,  following  a  nervous  breakdown  which  oc- 
curred last  January.  Mr.  Price  was  an  old-time 
piano  man  of  high  standing  in  the  community, 
and  his  passing  away  has  been  sincerely  re- 
gretted by  his  host  of  friends.  The  Norwalk 
Piano  Co.  is  one  of  the  leading  establishments 
in  that  section  of  the  State,  and  in  addition  to 
pianos  have  built  a  very  large  business  in  talk- 
ing machines. 


FEATURING  SUMMER  TRADE 


The  Victor  department  of  Coover's  Jewelry 
Store,  Union  City,  Ind.,  is  under  the  manage- 
ment of  Miss  Fern  Ross,  who  is  a  very  com- 
petent and  popular  demonstrator.  A  very  clev- 
erly written  and  neatly  illustrated  booklet  has 
just  been  sent  out  by  this  house  in  which  the 
importance  of  the  talking  machine  as  a  factor 
in  the  enjoyment  of  a  summer  vacation  is  point- 
ed out  most  interestingly. 


Supplement — The  Talking  Machine  World,  June  15,  iyi? 
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Nickel  Plated- — Cast  Frame — Double  Spring  Phonograph  Motor 

Playing  3-12  in.  Lateral  Cut  Records 

or 

2-lA  Edison  Records 


TUBULAR 
ESCUTCHEON 


BALL  \^THICK  PLATE  AND  SLEEVE 

BEARING       ONE  PIECE  SOLID  DIE  CASTING 
RUNS  ABSOLUTELY  TRUE 


EXTENSION 
3^"  LONG  FOR 
25"  CABINET 


extension  Ground  stock 
2'longfor      3"l0ng  handle 


l>2"LONGF0R  ,v  3 "LONG  HANDLE  FOR 
21'CABINET         18"  CABINET 


Playing  3-12  in.  Lateral  Cut  Records  or  2-/4  Edison  Records 

No.  3 — -Nickel  Plated,  Cast  Frame,  Double  Spring  Phonograph  Motor,  complete  with 

1—12"  Stamped  (Green  Felt)  Turntable 
1— Screw-On  Winding  Handle-  9/16"  Stock 
1— Nickel  Plated  Regulator 

1 —  Inside  Turntable  Stop 
1  — Handle  Escutcheon 
4—1-1/4"  Motor  Board  Screws 
8—5/8"  Rubber  Washers 
4—5/8"  Steel  Washers 

2 —  Blued  Wood  Screws  for  Stop 

4 — N.  P.  Wood  Screws  for  Escutcheon  and  Regulator 


MOTOR  PARTS 

We  can  give  prompt  service  and  solicit  inquiries  and  orders  for  any  part  on  a  motor 
— such  as  Gears,  Stampings,  Screw  Machine  Parts,  and  especially  the  Worm 
for   Governor   Shaft  or  the   complete   Governor.     Also  Stops, 
Regulators,  Handles,  Turntables  and  all  Hardware  Parts. 

Cable  Address  "Elmotor"  Chicago 
Codes — Western  Union  or  Lieber's,  5th  Edition 

CHAS.  H.  ELTING  &  COMPANY 

1516  South  Wabash  Avenue 
CHICAGO 
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DOEHLER 

DIE-CASTINGS  ' 


A  few  of  the  various 
Talking  Machine 
parts  "Doehler"  die- 
cast. 


have  attained  their  supremacy  by  the  unvarying 
excellence  of  their  quality  and  the  unfailing 
reliability  of  the  service  behind  them. 

Of  the  many  instruments  produced  today, 
from  the  most  elaborate  cabinet  machine  to  the 
more  popular  priced  "Talker"  the  greater  num- 
ber, by  far,  are  equipped  with  "Doehler"  die-cast 
tone  arm,  sound  box  or  both. 

The  acknowledged  prestige  of  the  Doehler  organization  guarantees  a  product  correct 
to  the  minutest  detail. 

The  enormous  output  of  our  three  large  plants  permits  of  advantages  to  the  users  of 
die-castings  as  regards  prices  and  deliveries  not  otherwise  possible. 

That  these  facts  are  generally  recognized  is  evidenced  by  the  prominence  and  con- 
sistency of  the  extensive  users  of  Doehler  Die  Castings. 


BROOKLYN.  N.Y. 

NEWARK. N.J.       TOLEDO.  OHIO. 


BETTER  OUTLOOK  IN  ATLANTA 

Slowing  Up  in  Business  Has  Disappeared — 
Good  Edison  Exploitation — Cable  Piano  Co.'s 
Fine  Record — Other  News  of  the  Trade 


SUCCESSFUL  WOMEN  OF  THE  TRADE 

Miss  Katherine  M.  Slawik  Rises  to  Management 
of  Talking  Machine  Department  of  Cassaday 
Drug  Co.  in  Two  Short  Years 


Atlanta,  Ga.,  June  3.— Despite  the  business 
uncertainty  caused  by  the  war,  conditions  in 
the  talking  machine  trade  in  this  city  are  in  ex- 
cellent shape.  The  little  slowing  up  which  was 
in  existence  about  two  weeks  ago  has  disap- 
peared, and  it  would  now  seem  as  if  the  pur- 
chasing public  had  "found  itself,"  and  that  we 
are  in  for  a  very  good  summer  and  fall  season. 

Victor  C.  Wetzel,  manager  of  Phonographs, 
Inc.,  local  Edison  representatives,  is  one  of  the 
enterprising  men  who  is  building  up  a  splendid 
clientele  for  the  Edison  in  this  territory.  He 
has  given  his  establishment  an  artistic  atmos- 
phere by  loaning  one  of  his  parlors  for  exhibi- 
tions of  paintings  under  the  auspices  of  the 
Atlanta  Art  Association,  as  well  as  the  Pen 
and  Brush  Club,  which  witli  Edison  Opera- 
logues,  and  exhibitions  in  interpretative  danc- 
ing, have  made  Edison  Hall  quite  a  center  for 
the  elite,  and  brought  the  products  of  his  house 
to  the  attention  of  a  large  constituency. 

J.  D.  Salter,  who  has  charge  of  the  Victor 
department  of  the  Cable  Piano  Co.,  is  feeling 
elated  that  he  is  getting  more  frequent  ship- 
ments from  the  factory.  He  reports  an  increase 
of  more  than  30  per  cent,  in  sales  during  the 
present  year,  as  compared  with  the  same  period 
in  1916. 

The  Atlanta  Talking  Machine  Co.,  which  han- 
dles the  Columbia  Grafonola,  and  the  Aeolian 
Vocalion  at  132  Peach  street,  reports  a  very 
excellent  demand  for  these  instruments,  and 
Manager  C.  S.  Cates  tells  of  a  steadily  increas- 
ing demand  for  records  of  the  most  expensive 
artistic  types. 


Des  Moines,  Ia.,  June  2. — A  record  for  quick 
success  in  the  retail  talking  machine  trade  is 
held  by  Miss  Katherine  M.  Slawik,  who  in  the 
short  space  of  two  years  rose  to  the  position 


necessary  for  Miss  Slawik  to  have  a  thorough 
knowledge  of  all  the  lines  of  records,  a  fact 
which  is  to  be  appreciated.  She  reports  an  un- 
usually good  year  for  the  department  and  states 
that  the  main  problem  of  the  future  will  be  to 
get  enough  goods  to  satisfy  the  demand  that  is 
surely  going  to  come. 


BECOME  PATHE  DISTRIBUTORS 


The  Junkins-Riley  Co.  Open  Headquarters  at 
125  West  Eleventh  Street,  Kansas  City,  for 
Distributing  in  Six  Western  States 


K.  O.  Anderson  has  opened  an  artistic  music 
store  at  69  West  Colorado  street,  Pasadena, 
Cal.,  where  he  will  feature  Brunswick  phono- 
graphs and  Pathe  records. 


Miss  Katherine  M.  Slawik 

of  manager  for  the  talking  machine  department 
of  the  Cassaday  Drug  Co.,  Alliance,  O. 

Miss  Slawik's  first  position  in  the  Cassaday 
Drug  Co.  was  in  the  talking  machine  department 
a  little  over  two  years  ago,  as  general  assistant. 
The  young  lady  took  an  interest  in  her  work, 
however,  found  a  strong  appeal  in  the  records, 
and  as  a  result  of  careful  study  was  soon  given 
the  responsibility  of  ordering  all  the  records  for 
the  department.  Her  responsibilities  increased 
steadily  until  the  entire  control  of  the  depart- 
ment was  placed  in  her  hands. 

The  Cassaday  Drug  Co.  handle  the  Victor, 
Columbia  and  Edison  lines,  which  fact  makes  it 


Kansas  City,  Mo..  June  10. — The  Junkins-Riley 
Co.  has  been  organized  for  the  distribution  of 
Pathephone  and  records  in  six  Western  States, 
and  has  opened  headquarters  at  125  West 
Eleventh  street.  The  members  of  the  firm 
are  W.  C.  Junkins  and  M.  A.  Riley.  Mr.  Junk- 
ins  is  widely  known  in  the  music  trade.  He  was 
for  many  years  with  the  J.  W.  Jenkins  Sons  Mu- 
sic Co.,  and  recently  has  been  handling  the 
wholesale  business  of  the  Trower  Music  Co., 
which  was  Pathephone  distributor  with  offices 
on  Grand  avenue.  Mr.  Junkins  will  start  soon 
on  a  tour  of  Kansas  and  Oklahoma,  visiting 
dealers.  The  firm  has  now  around  100  dealers 
in  the  territory — one  of  which  is  the  music  store 
at  Wichita  to  which  E.  E.  Trower,  formerly  dis- 
tributor, is  now  devoting  his  attention. 


MASTER  WAX 


For  a  reasonable  price  I  am  able 
to  deliver  large  or  small  quantities 
of  the  very  highest  grade  of  Master 
Wax.  Write  stating  when  it  will 
be  convenient  for  you  to  inspect 
samples.  ::  ::  :: 

Address  Box  2000 

Care  of  TALKING  MACHINE  WORLD 
373  Fourth  Ave.,  New  York 
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OHIO  DEALERS  AND  JOBBERS  TO  ORGANIZE  STATE  BODY 

Talking  Machine  Men  Expect  Organization  of  This  Kind  Will  Shortly  Materialize — Local  Asso- 
ciation Favors  Idea — Deferred  Payment  Plan  Now  in  Effect — Eclipse  Window  Displays  Admired 


Cleveland,  O.,  June  4. — The  biggest  interest  in 
the  talking  machine  field  here  at  this  time  is 
the  movement  on  foot  to  organize  a  Talking- 
Machine  Dealers'  and  Jobbers'  Association  of  the 
entire  State  of  Ohio.  If  plans  go  through  as 
outlined  such  an  organization  will  be  a  reality 
before  many  months. 

For  the  past  few  weeks  representatives  of  the 
talking  machine  jobbers  of  this  district  who 
travel  through  Ohio  have  been  sounding  the 
dealers  regarding  the  practicability  of  such  an 
association.  Thus  far  many  replies  have  been 
received  which  look  upon  the  scheme  favorably. 
It  is  believed  by  those  in  the  trade  here  that 
an  organization  of  such  a  character  would  unite 
the  interests  of  talking  machine  men  of  Ohio  as 
could  nothing  else  and  that  greater,  more  far- 
reaching  sales  would  be  the  outcome  of  the 
project. 

This  is  said  to  be  the  first  step  of  its  kind 
in  the  United  States  to  form  a  state  organiza- 
tion of  talking  machine  jobbers  and  dealers  and 
if  the  scheme  goes  through  the  entire  credit  for 
it  will  go  to  Cleveland  men  of  the  trade.  Under 
the  plan  outlined  the  headquarters  of  the  big 
association  would  be  in  Cleveland  and  the  pres- 
ent Cleveland  Talking  Machine  Dealers'  Asso- 
ciation would  likely  merge  with  the  statewide 
larger  body. 

Officials  of  the  Cleveland  association  look 
with  great  favor~  on  the  proposed  new  associa- 
tion of  Ohio.  Louis  Meier,  president  of  the 
local  body,  is  very  enthusiastic  over  the  under- 
taking. He  thinks  that  it  is  the  best  possible 
idea  in  which  to  harmonize  all  the  varied 
branches  of  the  trade  into  one  smoothly  work- 
ing association,  a  plan  that  would  bring  together 
in  a  new  way  all  the  representatives  of  the  Vic- 
tor, Edison  and  Columbia  companies  for  the 
general  betterment  of  the  industry  and  at  the 
same  time  fatten  the  purses. 

F.  W.  Buescher,  the  Victor  jobber,  also 
looks  upon  the  idea  with  no  little  favor.  He 
says  that  talk  of  such  a  plan  has  been  in  the 
air  for  some  time  in  Cleveland  and  elsewhere 
in  the  State.  This,  of  course,  is  only  a  start  of 
the  great  movement,  but  it  is  believed  time  only 
will  serve  to  place  the  plan  on  a  substantial 
basis  and  that  sooner  or  later  between  500  and 
600  talking  machine  men  of  Ohio  will  join  hands 
together  in  one  association  "for  the  good  of  the 
trade." 

Hundreds  of  pedestrians  lately  have  stopped 
to  admire  the  display  window  of  the  Eclipse 
Musical  Co.,  1130  Euclid  avenue.  It  is  surely 
one  of  the  attractions  of  the  upper  avenue.  The 


general  decorative  scheme  represents  a  military 
training  camp  for  sailors  on  the  coast.  There 
are  tin  soldiers,  pasteboard  tents,  sand,  a  light- 
house, plenty  of  flags  and  bunting  and  a  bay 
where  is  anchored  a  miniature  battleship  on 
which  is  the  sign,  "the  choice  of  the  navy,  the 
Victrola."  It  is  one  of  the  most  original  win- 
dow displays  ever  seen  in  Cleveland. 

Manager  Savage  of  the  Eclipse  Co.  is  also 
planning  a  series  of  porch  window  display  fea- 
tures for  the  summer.  They  will  represent  the 
porches  of  summer  homes,  the  family  sitting 
around  listening  to  airs  from  the  Victrola.  The 
display  is  intended  to  feature  the  sale  of  the 
more  popular  priced  styles. 

The  new  interest  deferred  payment  plan  on 
the  sale  of  talking  machines  went  into  effect- 
here  yesterday.  It  is  too  short  a  time  for  the 
dealers  to  get  any  definite  line  on  whether  the 
public  is  going  to  receive  the  scheme  with  favor 
but  it  is  the  opinion  of  the  merchants  that  no 
objection  will  be  made  by  the  patrons  to  a  sys- 
tem which  is  in  vogue  in  about  every  other  line 
of  business  in  the  country,  that  of  paying  in- 
terest on  goods  that  are  not  sold  for  cash.  In 
fact,  it  is  felt  by  dealers  that  from  the  start 
the  idea  will  meet  with  the  instant  approval  of 
the  public.  At  all  events,  it  is  adopted  and  will 
be  carried  out  by  all  the  merchants  without 
exception  here. 

Patriotic  records  continue  to  have  a  big  sale. 
Dealers  cannot  get  enough  of  certain  records  in 
this  line.  John  McCormack's  latest  one,  "The 
Star  Spangled  Banner,"  has  been  selling  with  a 
rush  ever  since  it  struck  the  city.  "Dixie,"  by 
Alma  Gluck,  is  another  tremendous  favorite 
here,  as  is  also  the  "Marseillaise"  as  rendered  by 
Calve. 

Some  of  the  month's  most  popular  talking 
machine  records  were:  Victor  —  "America, 
Here's  My  Boy,"  "Poor  Butterfly,"  "Little  Boy 
Blue,"  "Fse  Gwine  Back  to  Dixie,"  "Lakme." 
Columbia — "I'll  Make  You  Want  Me,"  "Follow 
Me,"  "The  Century  Girl,"  "A  Perfect  Day," 
"The  Invincible  Eagle  March,"  "I'm  Proud  to 
Be  the  Mother  of  a  Boy  Like  You."  Pathe — 
"My  Lonely  Lola  Lou,"  "Where  the  Black- 
Eyed  Susans  Grow,"  "There's  a  Long,  Long 
Trail."  Starr — "If  I  Had  a  Son  for  Each  Star 
in  Old  Glory,"  "Somewhere  on  Broadway," 
"Marseillaise."  Edison — "I'm  So  Busy,"  "I'd 
Be  Happy  Anywhere  With  You,"  "I  Wonder 
Why,"  and  "Have  a  Heart." 

All  talking  machine  retail  dealers  will  keep 
open  Saturday  afternoons  during  June  but  will 
close  at  that  time  in  July  and  August.  Hereto- 


fore they  have  always  closed  Saturdays  at  noon 
from  June  1  to  September  1. 

According  to  Manager  Roos  of  the  Columbia 
wholesale  agency  the  Columbia  business  in  this 
district  during  May  has  excelled  all  previous 
months  this  year  in  volume  of  business  to  retail- 
ers and  jobbers.  The  business  went  far  ahead 
of  his  anticipation  at  this  season  of  the  year. 

S.  H.  Nichols,  Columbia  agent  in  the  Pitts- 
burgh district,  visited  the  Columbia  headquar- 
ters in  Cleveland  this  week. 

Retail  merchants  are  a  bit  unsettled  owing  to 
the  registration  last  Tuesday  when  a  number  of 
their  employes  will  possibly  be  called  to  the 
colors  in  the  near  future.  The  Victor  and  Co- 
lumbia agencies  expect  to  lose  quite  a  number 
of  men  by  the  draft. 


EDISON  BATTALION  ORGANIZED 

Four  Companies  Representative  of  the  Various 
Departments  of  Thos.  A.  Edison,  Inc.,  Now 
Drilling  Under  Command  of  Major  Boykin 


The  Edison  Battalion  consisting  of  four  com- 
panies have  been  formed  with  Edward  C.  Boy- 
kin,  sales  promotion  manager  and  Editor  of 
Edison  Diamond  Points,  a  West  Pointer,  as 
Commanding  Major.  John  Constable  is  cap- 
tain of  the  Laboratory  Company;  N.  L.  Green 
of  the  General  Office  company  and  C.  W.  Homer 
ol  the  Phonograph  Works  company.  The  Disc 
Record  company  will  elect  its  captain  later. 

Recognizing  the  prime  need  of  military  pre- 
paredness the  Edison  Battalion  was  organized 
for  two  essential  reasons,  to  give  military  en- 
thusiasts a  chance  to  organize  and  to  impart  to 
the  men  in  the  Edison  organization  a  practical 
knowledge  of  military  work  in  general.  A  num- 
ber of  the  men  are  of  an  age  which  will  bring 
them  within  the  Selective  Draft  law  through 
which  hundreds  of  thousands  of  American 
youths  will  be  called  to  the  colors  to  fight. 
Another  reason  is  that,  in  a  large  organization, 
•a  body  of  men  trained  as  a  home  guard  is  con- 
sidered almost  indispensable. 

Thomas  A.  Edison  has  taken  a  lively  interest 
in  the  new  organization.  A  part  of  the  com- 
pany time  is  allowed  the  men  to  drill  on  Tues- 
days and  Thursdays  when  an  hour  is  given 
each  day  to  military  tactics.  On  Saturdays  the 
men  drill  from  12:15  to  1  o'clock. 

Commander  Edward  C.  Boykin  says  the  men 
will  soon  be  uniformed  and  when  they  give 
their  first  public  drill  shortly  as  a  battalion 
they  will  be  considered  among  the  best  drilled 
military  organizations  of  Northern  New  Jersey. 


A  new  concern  known  as  the  Leominster  Vic- 
tor Talking  Machine  Co.,  has  opened  a  store  at 
5  Main  street,  Leominster,  Mass. 


i 


ECLIPSE 


1 


f 


Eclipse  Victor  Service-All  that  the  Name  Implies 


The  best  grade  of  watches  work  on  a  twenty-four 
jewel  basis.  Eclipse  record  and  machine  service  puts  a 
twenty-four  jewel  movement  into  the  retail  merchandis- 
ing of  Victor  goods.  Our  new  equipment,  our  enlarged 
facilities,  our  complete  stocks  of  foreign  and  domestic 
records  and  our  business-building  sales  ideas  com- 
prise the  main  pivot  jewels  in  our  service. 


ECLIPSE  MUSICAL  COMPANY 


Victor  Distributors 


CLEVELAND,  OHIO 
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PROSPERITY  PREVAILS  IN  KANSAS  CITY  TERRITORY 


Agricultural  Conditions  Greatly  Improved — A.  A. 
Blackman — May,  Stern  &  Co.  Close  Local 


Trostler's  Interesting  Trip — Honors  for  M.  M. 
Store — Clever  Wunderlich  Advertising 


Kansas  City,  Mo.,  June  9. — The  talking  machine 
trade  in  the  Kansas  City  territory  has  been  a 
source  of  much  satisfaction  to  distributors  in  the 
past  month.  Dealers  have  been  aggressive;  and 
in  some  districts  have  found  their  special  efforts 
well  rewarded  with  large  increase  in  business. 
The  district  is  in  fine  shape,  with  the  replanted 
corn,  or  forage  crops  replacing  wheat,  Bounti- 
fully moistened,  and  needing  only  sunshine  now 
to  yield  a  harvest  far  beyond  ordinary  past  years 
in  value.  The  oil  district  of  Missouri,  Kansas 
and  Oklahoma — the  mineral  districts  of  the 
same  States — the  live  stock  production,  and  the 
many  varied  sources  of  wealth  of  the  territory, 
all  promise  to  provide  a  more  than  generous 
prosperity.  People  have  in  the  main  recovered 
from  their  fears  of  a  scant  harvest,  and  are 
adjusting  themselves  to  war  conditions.  The 
Federal  Reserve  Bank,  in  its  report  of  June  2, 
declared  that  the  usual  business  barometers  in- 
dicated trade  quite  up  to  normal. 

A.  A.  Trostler,  manager  of  the  talking  ma- 
chine department  of  the  Schmelzer  Arms  Co., 
distributors  of  Victrolas,  made  the  trade  trip 
with  the  Chamber  of  Commerce  recently,  into 
Oklahoma,  Southeastern  Kansas,  and  Western 
Missouri,  meeting  many  dealers,  and  finding 
everywhere  a  demand  for  quick  shipment  of 
goods,  for  which  the  dealers  had  the  orders  in 
sight.  May  has  been  the  best  May  in  the  com- 
pany's history,  both  in  machines  and  records. 

E.  A.  McMurtry,  manager  of  the  local  Co- 
lumbia branch,  advised  dealers  in  advance  of 
his  coming  on  the  Chamber  of  Commerce  trip, 
and  met  one  or  more  of  the  dealers  at  each  of 
the  thirty-six  stops  made  by  the  tourists.  Inci- 
dentally, though  this  had  not  been  his  purpose, 
he  did  quite  a  good  deal  of  business.  The  chief 
result  was  his  getting  into  close  touch  with  the 
dealers,  and  seeing  them  in  their  stores,  learn- 
ing about  their  territory.    The  trip  was  an  inno- 


vation for  the  Chamber,  in  that  half  an  hour 
to  several  hours  were  spent  in  each  town,  so 
that  distributors  had  plenty  of  time  to  meet 
their  customers.  "I  was  surprised  most  to  find- 
the  small  size  of  communities  that  had  been 
giving  us  good  business,"  said  Mr.  McMurtry. 
"Oklahoma  is  in  fine  shape,  and  it  is  a  hus- 
tling district  all  the  way  through." 

M.  M.  Blackman,  manager  of  the  Phonograph 
Co.  at  Kansas  City,  takes  office  as  president  of 
the  Kansas  City  Advertising  Club  following  the 
convention  at  St.  Louis  of  the  Associated  Ad- 
vertising Clubs  of  the  World.  He  was  promi- 
nent in  the  arrangements  for  the  trip  to  the 
convention;  but  his  greatest  work  so  far  has 
been  preparing  the  way  for  an  efficient  adminis- 
tration when  he  takes  charge.  The  members 
are  delighted  with  the  vigor  with  which  he  is 
tackling  the  problem  of  managing  an  advertis- 
ing club  in  a  city  like  Kansas  City,  that  is  so 
full  of  opportunities. 

May,  Stern  &  Co.,  for  many  years  a  leading 
furniture  house  at  Eleventh  and  Main  streets, 
handling  talking  machines  and  pianos,  will  close 
the  Kansas  City  store  soon,  moving  stock  to 
St.  Louis.  The  few  remaining  Grafonolas  in 
stock  will,  it  is  expected,  be  disposed  of  to  the 
customers  attracted  when  the  furniture  is  put 
on  sale  at  a  closing-out  event. 

The  W.  W.  Kimball  Piano  Co.  is  exploiting 
the  Pathe  very  cleverly  in  its  handsome  display 
window,  where  the  records  and  a  machine  are 
shown  arranged  beside  a  Kimball  piano. 

The  Altman  Music  Co.  is  enjoying  a  good 
trade  in  talking  machines,  although  it  has  not 
been  exploiting  them.  The  company  empha- 
sizes pianos  in  its  advertising,  but  also  carries 
Columbia  and  other  machines. 

C.  V.  Bissell,  manager  for  the  Starr  Piano  Co., 
reports  a  good  trade  in  Starr  phonographs.  The 
retail  business,  it  can  well  be  understood,  gets 


a  large  impetus  from  the  tiny  display  window, 
in  which  the  phonograph  and  records  are  fea- 
tured. This  window  is  scarcely  larger  than 
necessary  to  hold  a  machine  and  a  sign;  but  it 
is  conspicuous  by  its  very  minuteness,  adjoin- 
ing a  widely  advertised  clothing  store,  and  on  a 
much-traveled  street. 

Harry  Wunderlich  is  rounding  out  the  appeal 
to  music  lovers  of  his  excellent  advertising,  by 
including  Victor  talking  machines  and  records. 
The  store  has  exceptionally  well  equipped  and 
convenient  demonstration  rooms,  and  it  does  a 
large  business  in  talking  machines  as  well  as 
pianos  and  players.  The  talking  machine  de- 
partment is  not  left  to  become  merely  an  inci- 
dent, however;  it  is  played  up  prominently, 
with  the  same  artistic  special  drawings,  as  are 
the  pianos— sometimes  with  a  general  appeal  on 
the  machine,  sometimes  with  an  attention-com- 
pelling display  on  a  special  record. 

H.  A.  Ivey,  formerly  city  salesman  of  the 
Columbia  branch  in  this  city,  has  been  trans- 
ferred to  New  Orleans,  to  do  similar  work. 

L.  Earl  Elsham,  manager  of  the  retail  section 
of  the  talking  machine  department  of  the 
Schmelzer  Arms  Co.,  has  exceptional  facilities 
for  exploiting  the  vacation  Victrola  outfits. 
Anybody  who  gets  within  a  half  block  of  the 
Schmelzer  store  has  to  think  of  camping,  or 
outings  of  some  sort — and  Mr.  Elsham  has  then 
merely  to  hook  that  idea  up  with  Victrolas.  The 
variety  of  suggestions  that  can  be  imparted  to 
the  visiting  retailers  are  almost  infinite.  Busi- 
ness with  this  house  is  excellent,  and  it  deserves 
to  be,  for  they  are  ever  "on  the  job"  with  real 
constructive  work. 

The  sale  of  patriotic  and  band  records  has 
been  large  in  Kansas  City.  The  J.  W.  Jenkins 
Sons  Music  Co.,  distributors  and  retailers,  has 
effectively  promoted  such  sale  by  its' newspaper 
advertising  and  window  displays.  In  the  win- 
dows, with  samples  of  patriotic  sheet  music, 
there  is  always  a  Victrola  and  a  few  records 
suggestive  of  the  many  pieces  available  that 
are  particularly  popular  now. 


Built  Especially  for  This  One  Purpose 


ELECTRIC  Motors,  to  operate  phonographs,  re- 
quire special  designing  and  construction.  Ordi- 
nary electric  motors  for  ordinary  service  will  not  do 
for  phonographs. 

The  noise  caused  by  the  average  motor  is  not  im- 
portant for  average  service.  But  on  a  phonograph 
the  motor  must  be  silent.  Variance  in  speed  for  the 
average  service  of  electric  motors  matters  little.  But 
for  phonograph  use  the  speed  must  be  absolutely  uni- 
form. 

The  oiling  system,  too,  must  be  perfected  for  elec- 
trical phonograph  service.  All  oiling  troubles,  such 
as  oil  leaking  on  commutator  and  in  the  windings, 
must  be  overcome.  The  arrangement  and  requirement 
for  oiling  necessitate  the  greatest  skill  in  designing. 
Electric  motors  for  phonographs  must  have  an  oil 


capacity  to  sufficiently  lubricate  all  parts  over  a  long 
period. 

Arnold  Electric  Motors  are  constructed  for  phono- 
graph purposes  only,  and  are  built  more  like  a  watch 
than  a  motor.  They  provide  for  every  important  re- 
quirement of  phonograph  usages.  Phonograph  engi- 
neers after  many  tests  declare  the  Arnold  Electric 
Motor  to  meet  fully  and  completely  the  specific  needs 
for  electrically  driven  phonographs. 

For  uniform  speed,  absolute  silence,  and  smooth- 
ness of  operation  these  engineers  say  the  Arnold  Elec- 
tric Motor  is  perfect. 

Our  splendid  factory  equipment  and  facilities  enable 
us  to  deliver  Arnold  Electric  Motors  promptly  and  at 
prices  that  compare  favorably  with  the  highest  grade 
spring  motors. 


Write  us  for  details  and  prices. 
Amold   EleCtric   CO,  ^Phonograph  Division.) 


Racine,  Wis. 
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The  Sensation 

of  the  Chicago  Music  Show 

Ready 


for 


YOU 

August  1st 


RE=PLA=STOP 

For  Any  Talking  Machine  with  a  Free  Swinging  Tone  Arm 
(Above  Cut  Shows  It  Attached  to  Machine) 


Plays  Any 
Size  or 
Make  of 
Record 


The  Re-Pla-Stop  automatically  replays  any  size  or  make  of  record 
from  One  to  Five  Times  or  Continuously  as  desired,  then  Stops. 

It  always  stops  at  the  end  of  any  desired  number  of  repetitions.  It  always 
stops  with  the  needle  suspended  above  the  starting  groove  of  record.  Record 
or  needle  replaced  without  lifting  the  soundbox.  Can't  scratch  record  by  bump- 
ing tone  arm  as  the  needle  swings  clear  above  the  record  while  not  playing. 

How  It  Operates 

Simply  place  a  record  on  the  talking  machine  in  the  usual  manner  and  set 
the  stop  and  indicator  for  any  number  of  repetitions — from  one  to  five  or  contin- 
uously, as  you  may  desire.  Do  nothing  about  the  operation  or  stopping  of  the 
machine — because  the  RE-PLA-STOP  takes  care  of  that. 

When  you  move  the  indicator,  the  record  commences  to  turn,  the  needle 
very  gently  descends  into  the  first  tone  groove  and  the  selection  is  played.  At 
its  conclusion,  the  needle  lifts  from  the  record,  the  tone  arm  swings  back  to  the 
starting  point  and  the  needle  gently  descends  and  replays  the  record.  This  opera- 
tion repeats  itself  automatically  until  the  record  has  been  played  the  number  of 
times  pre-determined,  when  the  RE-PLA-STOP  stops  the  machine. 


Retail  Price 

$r  oo 


5. 


Size  about 
3}/2  inches 
square 


Guaranteed  perfect  in  action — adds  to  the  appearance  and  to  the  utility 
of  the  machine.    Backed  by  ample  capital  to  insure  all  guarantees. 


Manufacturers  and  Dealers 


Sold  on 
10  Days'  Trial 


WRITE 


For  Discounts  and  Terms 


Re-Pla-StOp  Company,  Cincinnati,  Ohio 
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An  announcement  of  extreme  importance 
to  Columbia  dealers— the  first  Columbia  re- 
cordings by  Francis  M acmillen  in  the  July 
Columbia  Record  List  (on  sale  June  20). 


( Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


A.  M.  STEWART'S  OPTIMISTIC  VIEW  OF  GENERAL  BUSINESS 

Victor  Jobber  Expresses  Sentiment  of  Indianapolis  Talking  Machine  Men  Generally — D.  L.  Brown 
Believes  in  Value  of  Dealers'  Associations — How  C.  P.  Herdman  Gets  Business — News  of  Month 


Indianapolis,  Ind.,  June  2. — A.  M.  Stewart, 
president  of  the  Stewart  Talking  Machine  Co., 
Victor  jobbers,  expresses  the  sentiment  of  all 
Indianapolis  talking  machine  men  in  giving  his 
opinion  on  present  business  prospects: 

"The  American  business  man  is  quickly  re- 
covering from  the  moment  of  hysteria  follow- 
ing the  implication  of  this  country  in  the  war," 
said  Mr.  Stewart.  "I  can  see  no  reason  why 
commerce  in  all  lines  should  not  pick  up  with 
redoubled  volume  under  the  incentive  of  bil- 
lions to  be  spent  on  our  farms  and  factories 
by  governments  at  home  and  abroad.  The 
Victor  trade  will  advance  with  all  others. 

"Music  is  more  essential  in  times  of  stress 
than  in  times  of  peace.  With  the  fair  adjust- 
ment of  taxation,  which  must  surely  come  when 
Congress  is  impressed  with  the  facts  of  our  in- 
dustry, the  talking  machine  dealer  can  walk  for- 
ward with  mind  and  might  single  to  the  task 
of  bearing  his  share  of  the  war-burden  and 
earning  an  adequate  income  for  the  needs  of 
his  family  until  the  successful  outcome  of  this 
struggle  shall  set  him  again  upon  the  road  to 
higher  profits." 

A  statement  has  been  obtained  from  Gover- 
nor Goodrich  of  Indiana  by  the  Stewart  Co. 
for  use  as  an  envelope  insert  in  the  daily  mail. 
It  reads  as  follows: 

"At  a  time  when  billions  of  money  are  to  be 
poured  into  American  channels  of  trade  to  swell 
what  already  seems  to  be  a  flood-tide  of  busi- 
ness, the  keynote  of  the  commercial  and  indus- 
trial world  must  be  progress  and  prosperity. 
Economic  conservation  of  resources  in  view  of 
the  great  conflict  there  must  be  of  course.  But 
this  must  not  lead  to  pessimism  and  panic,  be- 
cause pessimism  and  panic  defeat  the  objects  of 
economy  and  conservation.    Therefore,  let-  us 


UKULELES 

"Hanalei  Royal  Hawaiian" 

and 

"Kumalae  Gold  Medal" 

Strictly  hand  made  of  thoroughly  seasoned  native  Hawaiian  Koa, 
superior  to  any  other  wood  in  tone  quality. 

Exclusive  agencies  granted  for  Hanalei  Ukuleles— write  for  terms. 
Illustrated  circulars  and  wholesale  price  list  on  request. 

SHERMAN,  CLAY  &  CO. 

Sole  Distributers 
163  Kearny  Street  San  Francisco 


"NICHOLSON" 

New  Catalog  Showing  New  Styles 

RECORD  CABINETS 

strictly  high-grade  construction  at  prices 

BELOW  COMPETITION 

Write  for  a  copy  of  the  catalog  and  our 
special  free  advertising  help  for  dealers. 

K.  NICHOLSON  FURNITURE  CO.,^^' 

Sectional  Bookcases  and  Record  Cabinets 


face  the  future  with  a  confidence  born  of  our 
faith  in  our  Government  and  its  political  and 
economic  institutions." 

Sounds  of  hammer  and  saw  in  the  Stewart 
Co.'s  offices  support  the  company's  idea  that 
business  must  proceed  as  usual  if  not,  indeed, 
in  greater  volume.  The  big  main  office  room, 
hitherto  given  over  to  desks  of  salesmen,  stenog- 
raphers, and  men  in  the  credit  and  auditing  de- 
partments, has  been  divided  into  a  series  of  pri- 
vate offices  for  each  salesman  and  department 
head.  The  spacious  demonstrating  room  has 
been  made  over  into  a  cozy  parlor  resembling 
the  music  room  in  a  private  home,  the  surplus 
space  having  been  given  to  the  shipping  depart- 
ment in  the  rear. 

The  partitions  for  the  department  offices  are 
made  of  birch  and  will  be  stained  mahogany  and 
filled  with  translucent  glass.  The  complete 
alterations  will  add  not  only  to  the  dignity  but 
as  well  to  the  efficiency  of  the  organization, 
which  is  thereby  enabled  to  pursue  its  duties  on 
a  more  systematic,  departmentalized  basis. 

Walter  E.  Kipp,  of  the  Kipp  Phonograph  Co., 
distributors  of  the  Edison,  reports  that  business 
continues  to  be  strong  and  steady.  He  says  the 
biggest  complaint  continues  to  be  the  inability 
to  get  orders  filled  fast  enough  and-  that  the 
business  done  this  May  exceeded  that  of  May 
last  year. 

Ben  L.  Brown,  manager  of  the  Columbia  Co. 
store,  is  getting  the  Indianapolis  Columbia  deal- 
ers lined  up  well  by  holding  monthly  meetings 
of  the  dealers  at  the  Columbia  store  to  discuss 
various  questions  of  the  business.  The  first 
meeting  was  held  a  week  ago  and  the  discussion 
was  devoted  to  the  record  business. 

Mr.  Brown  is  a  firm  believer  in  the  benefit  of 
talking  machine  dealers'  associations  and  he 
points  to  the  experience  he  had  in  the  Louisville 
association  as  indicative  of  what  the  local  dealers 
can  do  if  they  will  get  together.  Mr.  Brown 
has  discussed  the  proposition  with  several  deal- 
ers and  the  general  opinion  is  in  favor  of  the 
forming  of  such  an  association.  He  thinks  it 
will  be  better  for  the  dealers  to  wait  until  after 
the  vacation  season  is  over  before  any  definite 
steps  are  taken. 


Mr.  Brown  reports  that  business,  while  good, 
is  "spotted."  In  some  parts  of  the  State,  it  is 
exceptionally  good  while  in  others  it  is  slump- 
ing, but  the  total  business  shows  an  increase  for 
May  over  last  year  and  collections  are  fine. 

George  L.  Schuetz  has  succeeded  H.  C.  Horn- 
berger  as  the  local  traveling  representative  of 
the  Columbia  Co.  The  latter  has  taken  a  posi- 
tion in  the  talking  machine  department  of  the 
Kaufman-Baer  Co.  of  Pittsburgh,  Pa. 

S.  H.  Nichols,  district  manager  of  the  Colum- 
bia Co.,  and  H.  A.  Herrick  visited  the  local  Co- 
lumbia store  last  week. 

At  the  Pathe-Pathephone  Shop,  the  Tobin 
brothers  report  that  while  business  is  quieter, 
they  expect  to  see  a  banner  year  begin  as  soon 
as  the  war  hysteria  dies  out.  The  smaller  Pathe 
dealers  write  letters  expressing  their  belief  that 
the  business  this  fall  will  be  the  biggest  they 
ever  had  and  the  Tobin  brothers  feel  that  if  the 
smaller  dealers  can  take  such  a  view  the  larger 
dealers  should  not  be  discouraged. 

C.  P.  Herdman,  manager  of  the  Columbia 
talking  machine  department  of  the  Baldwin 
Piano  Co.,  is  a  firm  believer  in  making  business 
come  to  him  by  going  after  it.  He  has  been 
using  a  Grafonola  "club"  offer  in  his  advertis- 
ing. The  effect  of  the  offer  has  been  to  arouse 
the  interest  of  the  public  and  to  get  many  pros- 
pects in  the  store,  Mr.  Herdman  says.  Most 
of  the  people  inquiring  about  the  club  offer 
have  turned  out  to  be  prospects  who  did  not 
desire  to  wait  on  the  club  proposition  to  get 
their  machines  but  made  a  down  payment  suffi- 
cient to  get  their  machines  and  records  without 
joining  a  club. 

"You  can  go  after  your  machine  sales  but  you 
have  got  to  build  up  your  record  business,"  Mr. 
Herdman  said.  "The  first  part  of  May  the  rec- 
ord business  was  awfully  slack,  then  we  began 
to  advertise  and  the  business  began  to  come." 

The  Edison  Shop  enjoyed  a  much  better  busi- 
ness last  month  than  it  did  the  same  month  a 
year  ago. 

The  Aeolian- Vocalion,  which  is  continuously 
well  featured  in  newspaper  and  street  car  adver- 
■  tising,  continues  to  be  one  of  the  popular  sellers 
among  the  machines. 

The  Starr  phonographs  and  records  are  being 
well  advertised  and  pushed  by  the  Starr  Piano 
Co.  store,  where  business  is  reported  as  moving 
along  nicely. 


Talking  Machine  Supplies 
and  Repair  Parts 

SPECIALTIES: — SPRINGS,  SOUND  BOX  PARTS, 
NEEDLES 


THE  RENE  MANUFACTURING  CO. 

HILLSDALE,  NEW  JERSEY 
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Look  for  This  Page 
in  the  June  16th 

Saturday  Evening  Posi 


Let  This  $25  Pathephone 
Make  Summer  Your 
Busy  Season 


I  'HE  Summer  months  will  be  busy  months  for  every  Pathe  dealer — instead  of 
slack  ones.    Our  big  advertising  campaign  is  telling  people  who  have  money 
to  spend  how  much  this  popular-priced  Model  25  Pathephone  can  mean  to 
them  in  vacation  time.    See  the  big  Saturday  Evening  Post  full  page  advertisement 
reproduced  on  opposite  page. 

The  $25  Pathephone  is  unquestionably  the  biggest  value  in  a  standard  make 
$25  phonograph  today. 


SPECIAL  FEATURES 

1 .  It  is  a  $25  instrument  that  has  a  cover. 

2.  It  is  a  $25  instrument  of  unusual  size — 
accommodates  1 4  inch  records. 

3.  It  is  a  $25  instrument  that  comes  in  a  variety 
of  finishes — mahogany,  fumed  oak,  golden  oak. 

4.  It  is  a  $25  instrument  equipped  to  play  all 
makes  of  disc  records.  Outfit  includes  two  repro- 
ducers. 

5.  It  is  a  $25  instrument  that  embodies  the 
famous — 

PATHE  SAPPHIRE  BALL 

with  its  guarantee  of  Long  Life  to  the  Record,  and 
its  wonderful  convenience  of  having  No  Needles 
to  Change. 

PATHE  SELLING  CO-OPERATION 

In  addition  to  our  national  advertising,  we  give 
our  dealers  the  strongest  kind  of  selling  co-opera- 
tion. We  are  constantly  engaged  in  an  active 
campaign  to  help  dealers  secure  business.  We 


stand  ready  to  give  service  that  is  practical  in  every 
branch  of  selling.  Our  efforts  do  not  cease  when 
we  see  instruments  on  the  floor,  they  continue  until 
the  Pathephones  are  in  the  consumers'  homes. 

We  are  arranging  special  Summertime  window 
displays  to  connect  up  with  our  magazine  and  news- 
paper advertising. 

To  all  our  dealers  we  are  shipping  newspaper 
cuts  of  the  Pathe  Saturday  Evening  Post  advertise- 
ment on  the  page  opposite. 

Phonograph  merchants:  Here's  your  chance  to 
make  the  phonograph  business  a  twelve-months-in- 
the-year  proposition. 

Cash  in  on  the  immense  possibilities  of  this  low- 
priced,  high  quality  Pathephone.  Cash  in  on  the 
Pathe  Sapphire  Ball's  advantages.  Cash  in  on  the 
musical  delights  that  only  Pathe  European  and 
American  Records  can  reveal. 

Just  write  in  on  a  post  card  that  you  want  this 
Summer  to  be  the  busiest  one  you  ever  knew.  We'll 
tell  you,  show  you,  help  you.  Pathe  service  is  on 
the  job  the  minute  you  ask  for  it. 


PATHE  FRERES  PHONOGRAPH  CO. 

13  GRAND  AVENUE,  BROOKLYN,  N.  Y. 

Pathe  Freres  Phonograph  Co.,  of  Canada,  Ltd.,  6  Clifford  Street,  Toronto 
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The  Pathe  Sapphire  Ball 

(Illustration  Much  Enlarged) 

The  polished,  ball-shaped  jewel  which  takes 
the  place  of  metal  needles  and  ensures — 

Long  Life  to  the  Records 

This  smooth-gliding  ball  cannot  cut,  rip  or  dig 
into  the  record.  That's  the  reason  for  the  famous  — 

Pathe  Guarantee 

We  guarantee  every  Pathe  Record  to  play 
at  least  one  thousand  times  with  the  Pathe 
Sapphire  Ball,  without  impairment  to  the 
unexcelled  beauty  of  tone  and  without  show- 
ing any  perceptible  wear  on  the  record. 

No  Needles  to  Change 

The  Pathe  Sapphire  Ball  is  permanent.  The 
bother  and  expense  of  constantly  changing 
needles  is  entirely  eliminated. 


IMS 

PCombinati 

The  Pathephone  with  the  Pathe  Sapphire  Ball 

A WHOLE  summer  of  music — every  kind  of  good  music — is  ready  for  you, 
.  wherever  you  live.  At  Pathe  dealers'  anywhere  in  the  United  States  you  can 
obtain  this  Model  25  Pathephone  on  easiest  terms,  even  as  low  as  $5 per  month. 

This  popular  model — popular  in  size,  popular  in  price — is  one  of  the  finest  values 
on  the  market  today.  Compare  it,  point  by  point,  with  any  other  $25  instrument  of 
standard  manufacture,  and  you  will  end  by  choosing  this  Model  25  Pathephone. 

Here  is  a  $25  instrument  that  has  a  cover.  A  $25  instrument  that  can  be  conveniently 
carried  from  place  to  place.  A  $25  instrument  that  comes  in  a  wide  variety  of  finishes.  A  $25 
instrument  that  is  equipped  with  two  reproducers — thus  playing  all  makes  of  disc  records. 

A  $25  instrument  that  will  open  to  you  the  famous  Pathe  Library  of  European 
and  American  Double  Disc  Records.  The  world's  choicest  operatic,  instrumental  and 
popular  music. 

A  SELECTED  LIST  OF  TIMELY  PATRIOTIC  PATHE  RECORDS 


AMERICAN  PATRIOTIC  MUSIC 
j  The  Star-Spangled  Banner— Anna  Fitziu,  Soprano  1 

1  Old  Folks  at  Home — Anna  Fitziu.  Soprano  J 

No.  60045.   Size  12.   Price  $2.00 
f  America  (My  Country  'Tis  of  Thee)  Peerless  Quartette! 
1  Massa's  in  de  Cold,  Cold  Ground — Peerless  Quartette  / 

No.  40033.   Size  12.   Price  $1.00 
S  Columbia  theGemof  theOcean — JamesStevens, Baritone! 
i  Maryland,  My  Maryland— James  Stevens,  Baritone  ) 

No.  70119.    Size  14.    Price  $1 .25 
f  America  Overture,  Part  1,  including  "Hail  Columbia."  \ 
\      "Home,  Sweet  Home."  "Red,  White  and  Blue" 
J  —Pathe  Concert  Orchestra  V 

\  America  Overture,  Part  2,  including  "  Yankee  Doodle."  f 
I  "America,"  "Dixieland,"  "Star  Spangled  Banner"  I 
I  ;  — Pathe  Concert  Orchestra  J 

No.  30373.   Size  12.   Price  75c 


J  Dixie — Peerless  Quartette  \ 
\  Kentucky  Babe — Peerless  Quartette  / 

No.  30420.   Size  12.   Price  75c 
PATRIOTIC  MUSIC  OF  OUR  ALLIES 
f  La  Marseillaise — Imperial  Infantry  Band  1 
1  God  Save  The  King — Imperial  Infantry  Band  ! 

No.  10014.    Size  10.    Price  65c 
I  Royal  Italian  March— Paris  Grand  Orchestra 
I  La  Conquete  March— Republicaine  Band  of  France  I 

No.  35006.   Size  12.   Price  85c 
I  King  Albert  of  Belgium  March — Garde  Republicaine  ) 
\     Band  of  France  _     _  } 

'  Roumanian  Hymn — GardeRepublicaine  Band  of  France  1 

No.  35034.    Size  12.    Price  85c 
f  Sambre  et  Meuse— Garde  Republicaine  Band  _  I. 
I  LaVictoire  ou  la  Mort  March — Garde  Republicaine  Band  \ 

No.  70068.   Size  14.   Price  $1.25 


(Photos®  Mishkin,  Apeda  and  Victor  Geors) 


A  feiv  of 
the  Many 
Famous 
PATHE 
ARTISTS 


Ask  to  see  and  hear  this  popular  Model  25  Pathephone  at  the  Pathe  dealer's 
near  you.  Or  write  us  for  information.  Other  Pathephones  $50  to  $225. 
PATHE  FRERES  PHONOGRAPH  COMPANY,  13  Grand  Avenue,  Brooklyn,  N.  Y. 

Pathe  Freres  Phonograph  Co.  of  Canada,  Ltd.,  6  Clifford  Street,  Toronto 
TALKING  MACHINE  DEALERS:  A  big  opportunity  awaits  every  dealer  who  considers  the  Pathe  line. 
We  want  new  progressive  dealers — everywhere.   Write  us  NOW. 


THIBAUD 
Distinguished 
French 
r  Violinist 


CA  VALIERI 
Famous 
Italian 
Soprano 
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Columbia  records  as  song  hits  are  real 
hits— hits  as  songs  and  tremendous  hits 
as  sales. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


BUSINESS  REPORTED  IMPROVED  IN  RURAL  COMMUNITIES 

Talking  Machine  Jobbers  in  Cincinnati  Make  Excellent  Reports  Regarding  Conditions — Fritzsch 
Phonograph  Co.  to  Open  Store — Talking  Machines  for  Recruiting  Purposes  Most  Popular 


Cincinnati,  O.,  June  5. — Some  of  the  jobbers 
and  the  larger  houses  find  business  better  in  the 
rural  communities  than  in  the  more  settled 
parts  of  the  Middle  West  just  now.  Generally 
speaking  the  trade  is  well  satisfied  with  the 
trend  of  the  talking  machine  business  and  there 
are  to  be  found  piano  merchants  to-day  who 
are  glad  to  have  these  instruments  as  a  side 
line. 

The  Fritzsch  Phonograph  Co.  will  open  a 
central  retail  house  before  the  month  is  well  ad- 
vanced, according  to  officers  of  the  corporation. 
The  new  comer  in  the  field  is  now  in  shape  to 
take  good  care  of  its  friends  and  for  the  time 
being  an  effort  will  be  made  to  take  care  of  the 
situation  near  home.  The  officers  are  consider- 
ing several  store  sites  on  Fourth  street. 

The  talking  machine  is  certainly  popular  in 
Cincinnati  these  days,  thanks  to  the  generous 
action  of  the  Rudolph  Wurlitzer  Co.,  which  con- 
tinues to  supply  all  recruiting  offices  with  Victor 
machines  and  records.  Many  new  stations  have 
been  opened  during  the  past  month  and  the  men 
in  charge  of  the  work  are  keeping  the  discs 
twirling  for  their  own  edification  as  well  as  for 
the  purpose  of  calling  attention  to  the  office. 

Anent  the  business  situation,  the  Rudolph 
Wurlitzer  Co.  says: 

"The  month  of  May  was  a  month  of  alterna- 
tive busy  and  slack  days  but  in  the  main  results 


were  very  good  and  very  few  dealers  have  had 
occasion  to  complain.  The  demand  for  records 
ran  especially  to  patriotic  numbers;  the  sales 
on  such  selections  were  extremely  heavy.  A 
very  big  demand  was  also  felt  for  the  small  sized 
Victrolas  such  as  can  be  used  in  training  camps 
and  from  our  experience,  the  demand  for  these 
small  instruments  will  be  extremely  heavy  dur- 
ing the  summer.  The  latter  part  of  the  month 
the  demand  for  Victrolas  picked  up  very  ma- 
terially. Wholesale  trade  has  seen  absolutely 
no  diminution  and  from  appearances  it  will  be 
a  hard  matter  for  the  average  dealer  to  stock 
up  against  the  fall  and  winter  demands." 

Manager  Whelen  of  the  local  Columbia 
Graphophone  Co.'s  store  said  that  he  must  ad- 
mit that  the  retail  trade  was  not  as  lively  as  it 
should  be.  "We  are  doing  some  business  but 
it  is  far  from  normal.  However,  we  are  opti- 
mistic and  feel  that  this  conservatism  of  holding 
on  to  what  you  have  will  die  out  and  people  will 
open  up  their  pocketbooks  again.  While  the 
local  trade  is  slow,  business  throughout  the  ter- 
ritory is  brisk  and  the  road  men  are  getting  very 
fine  orders  from  all  sections  of  the  territory. 
The  agricultural  interests  seem  to  be  sanguine 
about  the  results  this  year  and  this  feeling  is 
evidenced  by  the  size  of  the  orders  received 
daily  from  the  smaller  towns.  The  few  warm 
days  that  we  had  the  latter  part  of  the  month 


Book  Your  Agency  NOW ! 

For  fctiUEEm 

rrh     f-f  jrthe  mawaetic  ,  ^ 

PHONOCfF&PH 

The  Phonograph  That  Has  No  Competition 

The  SCHUBERT  has  all  the  accessories  of  other 
high  quality  machines  and,  in  addition,  has 

Important  New  Features 

chief  of  which  is  the  SCHUBERT  MAGNETIC  SOUND 
BOX,  that  enables  it  to  play  records  as  no  other  machine 
can  play  them. 

Retail  Prices  $60  to  $200 

Information  for  state  distributors  and  local  dealers  on  request — write  promptly 
so  that  we  can  close  contracts  early 

THE  BELL  TALKING  MACHINE  CORPORATION 

Offices  and  Show  Rooms,  44  W.  37th  St.,  New  York  Factory,  1  to  7  West  139th  St. 

DISTRIBUTORS 

SCWRbefL?™niBMPh  J?i?t;ibutJngbCo-  J-  A-  Rya".  3231  Troost  Ave.,  Kansas  City,  Mo. 

308  Lyceum  Bldg.,  Pittsburgh,  Pa.  Thornell-Manton,  Havemeyer  Bldg.,  New  York,  N.  Y. 


brought  many  inquiries  for  the  smaller  types 
of  machines  for  camping  purposes  and  we  an- 
ticipate doing  a  good  business  along  this  line 
in  the  next  few  months  if  the  weather  conditions 
are  favorable." 

S.  H.  Nichols,  district  manager  of  the  Colum- 
bia Co.,  visited  the  Cincinnati  store  during  the 
month  and  he  stated  that  the  factory  was  in 
a  much  better  condition  to  keep  up  with  the 
increased  demand  and  they  hope  that  they  have 
so  adequately  increased  the  facilities  at  the  fac- 
tory that  they  can  continue  to  do  so  as  the  sea- 
son advances. 

W.  C.  Kobin,  special  Dictaphone  representa- 
tive, is  in  the  city  and  is  making  things  hum 
at  the  local  headquarters. 

Albert  Wehry,  assistant  bookkeeper  at  the 
local  Columbia  store,  was  married  to  Miss 
Mayme  Konen  of  Newport,  Ky.,  on  Tuesday, 
the  12th,  and  left  on  a  honeymoon  trip  to  Ashe- 
ville,  N.  C.  Mr.  Wehry  is  quite  a  favorite 
among  his  fellow  employes  and  they  all  join 
hands  in  wishing  him  well. 

Manager  Byars  of  the  local  Vocalion  forces 
reports  a  brisk  May  business.  The  sales  of  the 
larger  instruments  have  been  more  conspicuous 
this  month  than  usual,  with  an  increasing  call 
for  the  art  styles. 

Wm.  S.  Dillon,  formerly  in  the  Vocalion  de- 
partment, has  recently  been  transferred  to  the 
piano  department- of  the  Aeolian  store.  Mr. 
Dillon  has  been  very  successful  as  a  Vocalion 
salesman  and  it  is  expected  that  he  will  be 
equally  successful  in  the  sale  of  pianos  and 
pianolas. 

Manager  Peterson  of  the  Phonograph  Co., 
Edison  jobbers,  finds  business  to  be  somewhat 
scattered  in  his  territory.  The  dealers  in  the 
district  are  commencing  to  take  notice  of  the 
Edison  convention,  to  be  held  in  New  York  City 
in  July.  Mr.  Peterson  believes  one-third  of  his 
territory  will  take  in  the  meeting.  J.  E.  Stevens, 
Edison  representative  at  Middletown,  Ohio,  was 
in  town  Friday. 

The  Columbia  Graphophone  Co.  has  just  ex- 
tended the  lease  on  its  quarters  on  West  Fourth 
street. 

The  Church-Beinkamp  Co.  is  aiding  Frank 
Tuchfarber  in  securing  attention  for  his  new 
process  of  handling  the  tone  amplification  cham- 
ber. Mr.  Tuchfarber,  who  is  a  resident  of  Cin- 
cinnati, also  has  a  method  of  varnishing  the 
tone  chamber  which  he  claims  adds  in  tone 
production.  Officials  of  the  Columbia  Co., 
around  which  Mr.  Tuchfarber  has  built  his  im- 
provements, have  seen  the  work  of  the  inventor. 

The  Welsh-Bennet  Piano  Co.,  East  Seventh 
street,  has  selected  the  Columbia  graphophone 
for  that  department  of  its  business. 


GATELY=HAIRE  CO.  INCREASE  CAPITAL 

The  Gately-Haire  Co.,  Victor  distributors  of 
Albany,  N.  Y.,  have  increased  their  capital  stock 
from  $25,000  to  $50,000. 


The  Wm.  B.  Duck  Co.,  of  224  Superior  street, 
Toledo,  O.,  has  installed  six  sound-proof  music 
rooms  in  its  store. 
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"Business  Better  Than  Usual " 

That's  the  Slogan  for  the 

11th  Annual  Convention 

of  the 

National  Association  of 
Talking  Machine  Jobbers 

Hotel  Tray  more,  ATLANTIC  CITY,  July  9  -  10  &  11 

The  Features  Include:— 

1  — Inspiring  and  Instructive  Talks  by  Victor  Co. 
Officials  and  Department  Heads. 

2—  "Authoritative  Answers  to  Business  Ques- 

tions that  May  Be  Puzzling  You. 

3 —  The  Exchange  of  Ideas  Among  the  Dis- 
tributors Themselves. 

4 —  The  Usual  Good  Time  Between  and  After 
Sessions. 

5 —  A  Pleasant  Vacation  at  the  Most  Popular 
Seaside  Resort  and  Many  Genuine  Surprises. 


Every  Victor  Distributor  Owes  It  to  Himself  to  Attend, 

Particularly  This  Year. 


Reserve  Your  Room  and  Make  Arrangements  NOW 


Officers  of  the  N.  A.  T.  M.  J.  1 9 1 6- 1 9 1 7 

President,  EDWIN  C.  RAUTH  Secretary,  L.  C.  WISWELL 

Koerber-Brenner  Co.,  St.  Louis  Lyon  &  Healy,  Chicago 

Vice-President,  H.  A.  WINKELMAN  Treasurer,  W.  H.  REYNALDS 

Oliver  Ditson  Co.,  Boston  Reynalds  Music  House,  Mobile,  Ala. 


a  m  m  m  m  it  u  m  m  iffi  mm  riWMmww^auM^^^ 
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ME  MAKE  NOTHING  BUT 

We  have  secured  control  of  some  of  the  largest  regular  supplies  of  finest  CRYSTAL  EDGE 

domestic  and  imported  — _      ^_    ^_      ^^^^  - 

India  Diaphragm  Mica  Im/1      |    ■  #V 

in  the  United  States.    This  enables  us  to  give  efficient  service  and  fair  prices.  I  m#  I      j  I     ^  ^t^^ 

We  refer  to  scores  of  satisfied  customers.  A  w  i^fc    ^fc  A  i^L 

The  PHONOGRAPH  APPLIANCE  CO.,  New  Brighton,  N.  Y.  DIAPHRAGMS 


HUMANOLA  PLANT  AGAIN  ENLARGED 

Meyersdale  Concern  Find  Demand  for  Machines 
Necessitates  Expansion — C.  E.  Livengood 
Tells  of  Success  and  Care  in  Manufacturing 


The  Humanola  Talking  Machine  Co.,  Inc., 
Meyersdale,  Pa.,  has  for  the  third  time  been 
compelled  to  enlarge  its  factory.  At  the  pres- 
ent time  this  enterprise  occupies  a  factory  of 
over  20,000  square  feet  of  floor  space,  which  is 
thoroughly  equipped  with  the  most  modern 
machinery  necessary  for  producing  talking  ma- 
chines of  distinct  merit. 

Regarding  the  business  and  its  success  C.  E. 
Livengood,  secretary  of  the  company,  stated  to 
a  representative  of  The  World  this  week: 

"We  believe  the  secret  of  our  success  has 
been  in  our  special  aim  to  produce  superior 
machines,  and  at  the  same  time  not  lose  sight 
of  the  cost  of  production,  and  which  enables  us 
to  market  our  machines  at  a  reasonable  figure. 
We  have  made  it  a  point  to  produce  machines 
of  original  design,  and  our  all-wood  tone  cham- 


ber, owing  to  its  peculiar  construction  and  to 
the  use  of  various  kinds  of  wood  in  producing 
it,  practically  absorbs  the  record  surface  scratch 
so  that  it  cannot  be  heard.  We  have  been 
working  patiently  and  carefully  on  the  product 
ever  since  the  company  was  formed,  and  are 
now  in  a  position  to  supply  a  thoroughly  high- 
grade  machine  and  back  up  our  claims." 


HOW  ORGAN  RECORDS  ARE  MADE 

Instrument    Enclosed    in    Two  Sound-Proof 
Chambers  for  That  Purpose 


Some  time  since  in  The  World  reference  was 
made  to  satisfactory  talking  machine  records  of 
organ  playing  being  made  by  Richard  Keys 


Biggs,  the  Brooklyn  organist,  for  the  Victor 
Co.,  through  the  niedium  of  an  Estey  pipe  or- 
gan. The  modus  operandi  of  making  organ 
records  is  thus  referred  to  by  the  Diapason: 
"The  instrument  is  entirely  inclosed  in  two 
sound-proof  chambers.  From  these  the  tone 
can  issue  only  through  two  square  tone  open- 
ings, about  six  feet  in  size.  Thus  the  record- 
ing machine  will  catch  the  full  effect  of  the 
organ  if  it  can  be  connected  to  the  tone  open- 
ings. The  Estey  and  Victor  experts  have  se- 
cured the  conveyance  of  all  the  organ's  tones 
through  specially  constructed  resonators,  con- 
trolled by  delicate  shutters  that  qualify  it  as 
desired.  Among  the  organ  records  placed  on 
the  market  are  the  Chopin  Funeral  March,  the 
'Hallelujah  Chorus'  and  hymn  tunes  so  ar- 
ranged that  they  can  be  used  to  accompany 
singing." 

TAKES  PART  IN  TRADE  TOUR 

J.  C.  Roush,  of  Standard  Talking  Machine  Co., 
Joins  With  Members  of  Chamber  of  Com- 
merce of  Pittsburgh  on  Trade  Expansion  Trip 

Pittsburgh,  Pa.,  .June  1. — J.  C.  Roush,  presi- 
dent of  the  Standard  Talking  Machine  Co.,  the 
Victor  distributors  .of  this  city,  was  one  of  the 
active  participants  in  the  seventeenth  annual 
Trade  Extension  Tour,  conducted  by  the  Cham- 
ber of  Commerce  of  Pittsburgh,  and  covering  a 
large  section  of  western  Pennsylvania,  West 
Virginia  and  eastern  Ohio.  The  Chamber  of 
Commerce  issued  an  elaborate  booklet  featuring 
the  tour  and  containing  portraits  of  the  of- 
ficers and  members  of  the  organization  as  well 
as  numerous  views  of  the  city.  The  Standard 
Co.  prepared  a  folder  for  insertion  in  the  book- 
let, on  the  first  page  of  which  appeared  the  flag 
in  natural  colors  with  a  verse  of  "Star  Spangled 
Banner"  underneath  it,  and  on  the  second  page 
a  view  of  the  new  building  of  the  Standard  Co. 

MAKING  SALES JTHE  WORLD  OVER 

Rochester,  N.  Y.,  June  8. — The  Crippen-Rase 
Co.,  77  South  avenue,  this  city,  manufacturer  of 
the  "Crip-N"  disc  record  file,  has  been  closing 
a  number  of  important  deals  with  prominent 
talking  machine  concerns  throughout  the  coun- 
try calling  for  special  quantities  of  this  record 
file,  which  is  giving  perfect  satisfaction  to  all 
users. 

J.  D.  Burns,  sales  manager  of  this  company, 
states  that  its  advertising  in  The  Talking  Ma- 
chine World  is  producing  splendid  results,  or- 
ders being  received  recently  from  Japan  and 
London.  In  fact,  answers  to  the  Crippen-Rase 
advertising  in  The  World  have  been  received 
from  well-known  concerns  all  over  the  globe. 

GOOD  ENOUGH  FOR  A  RECORD 

A  letter  received  by  a  gas  engine  company 
from  one  of  its  customers:  "Gents:  The  gas 
engine  you  sent  me  stops  when  there's  nothin' 
the  matter  with  it,  that's  the  trouble,  it 
wouldn't  be  so  bad  if  it  stopped  for  some  rea- 
son and  anybody  knows  there's  reasons  enough 
for  it  to  stop. 

"I  received  the  book  which  you  sent  me 
which  is  named  'What  Makes  the  Gasoline  En- 
gine Go.'  I  ain't  read  it  yet,  because  what's 
the  use  reading  it  when  I  don't  care  what  makes 
the  engine  go  as  long  as  it  goes  which  mine 
don't,  only  occasionally.  What  I  want  to  know 
is  'What  Makes  the  Gasoline  Engine  Stop.'  If 
you  got  a  book  called  that  send  me  one.  I 
want  to  know  what  makes  my  gasoline  engine 
stop  when  everything  is  O.  K.  and  nothing  the 
matter,  except  that  it  must  be  a  rotten  engine." 

The  National  Talking  Machine  Co.,  Inc.,  Man- 
hattan, has  certified  to  a  dissolution. 


Use  Louisville 
Built-up  Stock 

For  Your 

Talking  Machine  Cases 


We  furnish  the  veneered  or  built-up  stock 
that  is  required  for  the  Sides,  Backs, 
Doors,  Domes,  etc.,  sawed  to  your  dimen- 
sions and  sanded  smoothly,  ready  for 
finish.  Mahogany,  Quartered  Oak  and 
American  Walnut. 

All  materials  carefully  selected  and  tested, 
face  veneers  of  good  figure,  properly 
matched;  well  glued  and  workmanship 
first  class  in  all  respects. 

Our  facilities  are  strictly  modern,  and 
enable  us  to  give  dependable,  prompt 
shipments.  We  manufacture  all  of  our 
sawed  and  cut  veneers. 

WILL  GLADLY  QUOTE  PRICE,  PER  SET, 
ON  YOUR  SPECIFICATIONS 

MINIMUM  ONE  HUNDRED  SETS  IN  ANY  ONE  MODEL 


THE 


Louisville  Veneer  Mills 

Makers  of  Good  Veneers  and  Panels  for  More 
Than  Quarter  of  a  Century 

LOUISVILLE,  KY. 
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GREAT  ACTIVITY  PREVAILS  IN  SAN  FRANCISCO  TRADE 

Temporary  Unsettlement  Due  to  War  Disappears — W.  S.  Gray  Plans  "Domestic"  Expansion — 
Effective  Publicity  Being  Carried  On  by  Leading  Dealers — Talking  Machine  Men  Have  Reunion 

San  Francisco.,  Cal.,  June  4. 


-There  is  little 
inclination  for  complaint  among  the  local  talk- 
ing machine  dealers  and  jobbers,  as  business 
compares  favorably  with  the  corresponding  pe- 
riod of  previous  years.  The  month  of  May  has 
shown  some  improvement  over  April,  which  is 
taken  as  an  indication  that  war  conditions  are 
not  going  to  interfere  to  any  considerable  ex- 
tent. Just  as  many  people  seem  to  be  buying 
talking  machines  as  usual,  and  the  average  price 
being  paid  has  not  decreased  as  yet,  according 
to  reports  from  various  departments.  The  de- 
mand for  records  is  holding  up  equally  well,  go 
if  purchasers  are  practicing  economy  in  some 
lines,  evidently  the  agitation  has  not  reached 
the  talking  machine  business  here.  The  spirit  of 
the  times  has  been  the  incentive  for  a  great 
many  patriotic  window  displays  in  San  Fran- 
cisco, and  talking  machines  have  been  featured 
prominently  in  a  number  of  the  better  ones. 
Patriotic  records  are  having  a  big  sale. 
Watching  Tax  Legislation  Closely 
The  local  trade  is  taking  an  active  interest  in 
the  proposed  war  tax  on  musical  instruments. 
A  number  of  dealers  met  at  the  Wiley  B.  Allen 
Co.'s  store  on  May  25  to  discuss  the  measure, 
and  a  committee  was  appointed  to  get  in  touch 
with  the  trade  in  other  sections  in  order  to  for- 
mulate a  plan  of  action.  F.  R.  Sherman  of 
Sherman,  Clay  &  Co.  is  chairman  of  the  com- 
mittee and  the  other  members  are  Byron  Mauzy, 
the  Stockton  street  music  merchant,  and  Geo. 
R.  Hughes  of  the  Wiley  B.  Allen  Co. 

Saturday  Closing  in  July 
Several  of  the  downtown  music  establish- 
ments that  have  talking  machine  departments 
have  agreed  to  close  at  1  o'clock  on  Saturday 
afternoons  during  the  months  of  June  and  July. 
Plan  Domestic  Expansion  on  Coast 
Walter  S.  Gray,  Pacific  Coast  manager  for 
the  Domestic  Talking  Machine  Corp.,  with  head- 
quarters in  the  Chronicle  Building,  this  city,  has 
just  received  samples  of  several  different  types 
of  new  machines  from  the  factory.  He  is  now 
negotiating  with  several  people  with  a  view  to 
establishing  a  jobbing  agency  for  Northern  Cali- 
fornia. He  has  demonstrated  the  line  to  a  num- 
ber of  San  Francisco  dealers  and  is  much  grati- 
fied over  the  way  it  is  being  received.  Some 
have  volunteered  orders,  he  says.  As  soon  as 
he  gets  a  jobber  established  here,  it  is  Mr. 
Gray's  intention  to  leave  for  Los  Angeles  and 
then  make  a  swing  around  by  Salt  Lake,  Utah; 
Butte,  Mont.;  Spokane,  Wash.,  Portland,  Ore., 
etc.,  placing  the  line  in  all  the  important  West- 
ern distributing  centers. 

Wiley  B.  Allen's  Victrola  Publicity 
Jas.  J.  Black,  manager  of  the  talking  machine 
department  of  the  Wiley  B.  Allen  Co.,  is  making 
an  extended  trip  in  the  East,  combining  business 
and  pleasure.  Geo.  R.  Hughes,  assistant  man- 
ager of  the  Allen  Co.,  says  the  talking  machine 
department  made  a  better  showing  proportion- 
ately during  the  past  month  than  did  the  piano 
end  of  the  business.  This  company  featured  a 
huge  Victrola  at  a  recent  Ad  Fiesta  in  the  Civic 
Auditorium,  which  was  the  subject  of  much 
comment.  Since  it  has  occupied  a  prominent 
position  at  the  store  and  has  continued  to  at- 
tract attention!  It  stands  about  nine  feet  high 
and  is  an  excellent  imitation  of  one  of  the  large 
Victor  machines.  Being  constructed  of  beaver 
board  with  wooden  corners,  it  is  light  enough 
so  a  man  can  easily  stand  inside  and  carry  it 
around. 

Byron  Mauzy  Gives  More  Space  to  Talkers 

Byron  Mauzy  is  now  devoting  two  floors  at 
his  store  on  Stockton  street  to  talking  machines, 
having  moved  the  small  goods  department  from 
the  third  floor  and  added  the  space  formerly 
given  over  to  these  goods  to  the  talking  ma- 
chine department,  which  already  occupied  one 
entire  floor  and  part  of  another.  Chas.  Mauzy, 
who  has  charge  of  this  part  of  his  father's  busi- 
ness, reports  business  holding  up  fairly  well. 
Owing  to  the  shortage  of  needles,  he  has  put 


in  a  line  of  "Wall-Kane"  needles,  and  reports 
them  selling  fine.  He  is  anxiously  awaiting  the 
new  Victor  models  XIV  and  XVI,  which  he 
thinks  will  attract  much  attention. 

Eastern  Outfitting  Co.'s  New  Quarters 
New  quarters  are  being  fitted  up  by  the  East- 
ern Outfitting  Co.  at  its  store,  1017  Market  street, 
for  its  phonograph  department.  ■  Under  the  new 
arrangement  this  department  will  occupy  promi- 
nent space  on  the  main  floor,  which  will  provide 
much  better  facilities  than  the  present  location 
on  the  second  floor.  The  new  department  will 
consist  of  three  modern  demonstration  rooms 


Eastern  Outfitting  Co.'s  Patriotic  Window 

and  two  large  sales  rooms.  It  will  be  ready  for 
occupancy  about  June  15,  at  which  time  an  elab- 
orate formal  opening  will  be  held.  Columbia 
machines  and  records  are  handled  exclusively  by 
this  firm,  under  the  management  of  Geo.  T. 
Hively,  who  has  made  a  very  good  showing 
since  he  assumed  charge  on  January  15  last. 
Prior  to  that  time  he  was  in  business  for  him- 


self in  Lincoln,  Neb.  He  has  been  paying  par- 
ticular attention  to  the  window  displays  devoted 
to  graphophones.  A  very  good  example  of  his 
work  is  shown  in  the  photograph  on  this  page, 
which  speaks  for  itself,  being  a  very  attractive 
patriotic  display. 

The  Eastern  Outfitting  Co.  maintains  a  Co- 
lumbia department  in  Los  Angeles,  Cal.,  as  well 
as  San  Francisco,  and  it  is  understood  a  similar 
department  is  soon  to  be  added  at  its  store  in 
Seattle,  Wash. 

Great  Crowd  at  the  Ball 

One  of  the  largest  gatherings  of  people  con- 
nected with  the  local  music  trade  ever  brought 
together,  attended  the  ball  of  the  Talking  Ma- 
chine Dealers'  Association  held  in  the  Colonial 
ballroom  of  the  St.  Francis  Hotel  on  the  eve- 
ning of  May  28.  Every  one  enjoyed  the  splen- 
did entertainment  thoroughly,  and  the  arrange- 
ments committee  was  thanked. 

Leon  F.  Douglass'  Latest  Invention 

Leon  F.  Douglass  of  the  Victor  Talking  Ma- 
chine Co.  has  added  another  invention  to  his 
already  long  list.  It  is  understood  his  latest 
achievement  is  a  mechanical  device  intended  to 
solve  the  submarine  problem.  The  plans,  speci- 
fications, etc.,  have  been  turned  over  to  the 
Navy  Board  at  Washington. 

News  Brieflets 

Fred  Dennison,  Pacific  Coast  manager  for  the 
Columbia  Graphophone  Co.,  has  no  complaints 
to  make  about  business.  He  says  May  was  a 
very  good  month  and  he  considers  the  prospects 
favorable  for  the  remainder  of  the  year. 

The  Taft  Furniture  &  Hardware  Co.,  at  Taft, 
Cal.,  has  taken  its  place  among  the  successful 
dealers  on  the  Pacific  Coast  handling  Columbia 
products  in  conjunction  with  furniture  and 
allied  lines.  Though  Taft  is  only  a  compara- 
tively small  town,  this  company  is  doing  an 
excellent  business  in  talking  machines. 

Mrs.  Leon  F.  Douglass,  of  San  Rafael,  Cal.,  has 
just  invested  $100,000  in  Liberty  Loan  bonds, 
this  being  one  of  the  largest  subscriptions  by  a 
woman  thus  far  in  California. 


TONE  ARMS-SOUND  BOXES 
MOTORS 

Tone  Arms  and  Sound  Boxes  of  the  Universal  Type 
Play  All  Makes  of  Disc  Records 


For  Lateral  Cut 
Records 


We  make  2  designs  of  sound 
boxes  and  4  different  styles 
of  tone  arms.  We  also 
make  exclusive  designs  to 
speciat  order.  High-grade 
motors.  The  tone  quality  of 
our  product  is  unsurpassed. 
The  reproduction  is  perfect. 


Buy  Direct  From  Factory — Save  Money 

You  are  dealing  direct  with  manufacturers  when  you  buy  from  us.  Thomas 
motors  and  parts  are  made  complete  in  our  own  factory.  Every  dollar  you  save 
on  the  working  parts  of  your  machine  adds  to  your  profit  and  permits  you  to  use 
a  finer  grade  of  cabinet.   We  can  show  you  how  you  can  save  money. 

Quality  of  Motors  and  Parts  Unsurpassed 

Thomas  motors  and  sound  boxes  are  made  in  Dayton,  Ohio — the  "city  of 
precision" — the  home  of  the  best  workmen  in  the  world.  Our  sound  boxes,  motors 
and  tone  arms  are  the  result  of  long  and  careful  experiment.  They  are  being  used 
by  manufacturers  of  high-class  phonographs  all  over  the  world.  High  Quality — 
Low  Price,  is  our  motto. 

Prompt  Deliveries.   Distinctive  Designs  to  Order.   Let  our  Service  Dept.  help  solve  your  phonograph  problems. 

THE  THOMAS  MFG.  CO.,      122  Bolt  Street,  DAYTON,  OHIO 
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Starr 


Walnut  —  $  1 5  O 


STYLE  III. 
Height  47?4  in.,  width  21^  in.,  depth, 
23Ys  in.    Also  furnished  in  oak  and 
mahogany — same  price. 


\ 


We  know  of  no  other  first-grade  phonograph  in  a  beautiful 
rich  walnut  case  at  a  similar  retail  price. 

Needless  to  state,  a  phonograph  of  such  extraordinary  beauty 
and  good  taste,  at  this  most  popular  price,  furnishes  the  Starr 
dealer  with  an  excellent  leader. 

• 

With  automatic  stop,  tone-regulator  (NOT  a  tone  muffler), 
oxidized  finish  hardware  adjustable  tone  arm  which  in  5  seconds 
can  be  changed  from  "hill  and  dale"  position  to  "lateral  out" 
position,  one  sapphire  needle,  and  200  steel  needles — with  a 
double-spring,  steady,  quiet  Starr-made  motor — this  model,  in 
finish  and  equipment  alone,  excels  $200  phonographs  which 
others  offer.  For  tone  it  is  unequalled  at  any  price.  The  Starr 
"Singing  Throat"  of  genuine  Silver  Grain  Spruce  makes  it  so. 

All  Starr  models — retailing  at  $50,  $75,  $100,  $125,  $175, 
$200,  $250  and  $300 — offer  the  most  in  tone  and  finish  at  their 
respective  prices.  For  example,  the  $100  and  $125  models  out- 
distance $150  and  $175  instruments  by  wide  margins.  Visit 
Starr  dealers  in  neighboring  cities  and  verify  this  with  your  own 
eyes  and  ears. 

Starr  Phonograph  dealers  also  secure  a  franchise,  daily  growing 
in  value,  in  Starr  Records. 

We  urge  your  investigation.  Use  the  coupon  as  a  reminder 
—ror  for  inquiry. 


X 


The  Starr  Piano  Co. 


PIANO  CO., 

Richmond,  Ind 
Advise  fully  regarding  your 


5* 


proposition  on. 


Starr,  Richmond,  Trayser,  Remington,  Grand, 
Upright  and  Player-Pianos 

The  Starr  Phonograph — Starr  Phonograph  Records 
FACTORIES:  RICHMOND,  INDIANA 


Firm  name . 


Street 


\ 


City. 


State. 


Branches,  Distributors  and  Dealers 
everywhere 


Personal  Signature. 
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How  the  Talking  Machine  Salesman  May 
Benefit  by  Studying  His  Customers  ::  by  h  a.  Parsons 


The  talking  machine  salesman  has  a  rather 
unusual  opportunity  to  study  human  nature, 
because  of  the  many  different  kinds  of  people 
with  whom  he  will  come  in  contact.  If  this 
opportunity  to  observe  the  different  foibles  of 
humanity  is  disregarded,  and  the  salesman  sim- 
ply selects  a  certain  method  of  handling  cus- 
tomers, and  uses  it  all  of  the  time,  regardless  of 
the  temperament  of  the  individual  he  is  dealing 
with,  he  will  not  make  a  success.  If,  on  the 
other  hand,  he  studies  his  customers,  and  adapts 
his  selling  methods  to  suit  their  particular  re- 
quirements, the  pathway  to  success  is  open  and 
made  smooth  for  him.  No  two  customers  are 
quite  alike  and  in  selling  talking  machines,  it 
seems  as  if  there  were  more  varieties  of  cus- 
tomers than  in  almost  any  other  line.  Every 
customer  requires  a  little  different  treatment 
from  every  other  customer.  Each  individual 
case  has  its  own  peculiarities. 

One  'way  to  get  on  with  people  is  to  keep 
your  mouth  shut.  The  man  who  says  nothing 
when  he  has  nothing  to  say,  the  salesman 
who  keeps  his  mouth  shut  a  good  deal  of  the 
time  and  lets  the  customer  do  most  of  the  talk- 
ing, will  probably  get  along  with  the  trade  all 
right.  The  only  trouble  will  be  that  he  will 
not  sell  many  talking  machines. 

Getting  on  with  customers  without  making 
them  mad  or  disgruntled  is  not  all  there  is  to 
salesmanship.  It  is  good  as  far  as  it  goes,  but 
it  stops  considerably  short  of  being  a  real  suc- 
cess. What  we-  need  to  know  is  how  to  get  on 
with  customers  and  at  the  same  time  make  sales 
to  them. 

Of  course  the  salesman  must  keep  his  temper. 
Any  one  who  cannot  do  business  without  get- 
ting mad  about  it  has  no  chance  or  right  in  the 
talking  machine  business.  When  you  show  the 
least  anger  at  a  customer,  puff!  Your  cus- 
tomer is  gone,  gone  for  good,  probably  taking 
other  prospective  customers  along. 

Quite  naturally  it  is  aggravating  to  have  to 
smile  under  some  of  the  remarks  and  even 
accusations  of  buyers.  It  is  trying  to  one's  tem- 
per to  endure  with  a  smile  some  of  the  things 
overbearing  folks  will  say  to  a  salesman.  It  is 
humiliating  to  one's  pride,  but  after  all,  many 
things  are  humiliating  to  our  pride  that  will 
not  do  us  any  real  harm. 

We  do  not  always  feel  just  as  cheerful  as  we 
might  and  there  are  times  when  we  want  to 
"take  it  out"  on  some  one.  If  we  ourselves 
were  buying  instead  of  selling  at  such  times, 
who  knows  what  we  might  do  or  say  to  the  man 
waiting  on  us? 

A  customer  comes  in  and  looks  over  your 
best  offering  at  $100.  She  says  she  can  buy  the 
same  grade  of  machine  from  the  mail  order  house 
for  $89.  You  know  she  cannot,  but  don't  say 
it  in  just  so  many  words.  When  you  take  ex- 
ception in  that  way  to  a  customer's  statements, 
you  have  an  argument  on  your  hands  right 
away,  and  perhaps  you  have  found  out  for  your- 
self that  no  matter  whether  you  get  the  best  of 
an  argument  with  a  customer  or  not,  you  don't 
make  a  sale. 

Don't  argue.  Produce  the  mail  order  catalog 
— you  ought  to  have  them  all  handy — or  ask  the 
customer  to  see  her  catalog,  and  then  go  right 
along  down  the  line,  on  description,  point  for 
point,  from  castors  to  needle  socket. 

Don't  be  disagreeable.  Don't  even  disagree. 
Simply  say,  "Is  that  so?  Let's  compare  the  two 
instruments  and  see  where  they  are  alike." 

Just  as  soon  as  you  show  that  customer  a 
willingness  to  be  fairminded  and  reasonable, 
just  so  soon  will  you  find  her  willing  to  be 
reasonable  too.  If  the  advantages  of  your  in- 
strument are  a,s  obvious  as  they  should  be,  you 
will  have  no  trouble  in  convincing  that  cus- 
tomer. 

But  the  prospect  may  not  be  convinced.  She 
may  say,  "Well,  of  course,  yiu  claim  a  good 


deal  for  your  machine,  but  you  don't  make  these 
yourself  and  you  only  have  somebody's  word 
for  it  that  they  are  as  you  say.  I  guess  I'll 
send  to  Chicago  for  mine." 

That  is  the  culminating  point,  the  place  where 
a  good  many  salesmen  go  right  up  in  the  air. 
They  absolutely  cannot  hear  a  customer  talk 
that  way  and  not  lose  their  temper.  But  the 
successful  salesman  just  begins  to  get  his  sec- 
ond wind  at  this  juncture.  He  sees  that  he 
must  begin  back  with  the  matter  of  responsi- 
bility and  show  the  advantages  of  his  own 
guarantee  over  that  of  some  one  else's  a  thous- 
and miles  away.  Instead  of  telling  that  cus- 
tomer to  go  to  the  seventeen  blue  •  blazes, 
thereby  putting  an  end  to  her  relations  with  the 
store,  he  smiles  and  starts  in  at  the  beginning 
to  lay  a  foundation  that  will  give  the  customer 
something  to  think  about,  whether  it  develops 
a  sale  or  not.  He  explains  how  and  why  he 
knows  his  goods,  what  his  guarantee  is  and  how 
easy  it  is  to  get  at  him  to  make  a  claim  at  any 
time. 

When  a  salesman  has  learned  always  to  keep 
his  temper,  he  has  made  a  good  start  on  suc- 
cess. Next  to  keeping  your  own  temper,  it  is 
important  to  see  that  you  don't  let  the  cus- 
tomer lose  his.  Why,"  there  are  some  salesmen 
who  can  keep  their  own  temper  while  exasper- 
ating customers  beyond  endurance.  When  you 
let  a  customer  get  mad,  you  lose  him. 

One  of  the  things  that  helps  make  it  easy  to 
get  on  with  customers  is  to  remember  their 
names.  Don't  you  feel  a  little  more  friendly 
toward  any  store  you  enter  where  they  say, 
"Good  morning,  Mr.  Brown,"  instead  of  merely 
"Good  morning?"  And  if  it  is  a  store  where 
you  did  not  realize  they  knew  your  name,  doesn't 
it  help  a  lot  toward  making  you  want  to  buy 
something?  It  gives  your  visit  an  added  im- 
portance and  it  makes  you  wonder  why  you 
haven't  been  to  that  store  oftener  before. 

The  more  people  you  can  call  by  name,  the 
better.  Plenty  of  salesmen  do  not  take  the 
trouble  to  call  people  by  name  even  when  they 
know  their  names.  This  is  simply  carelessness. 
It  is  a  waste  of  good  opportunity. 

Don't  stop  with  calling  people  by  name  when 
they  come  into  the  store  to  buy.  Use  names 
whenever  you  meet  your  prospects.  There  may 
be  a  few  -customers  whom  you  might  better  not 
recognize  on  the  street  when  you  have  merely 
a  business  acquaintance  with  them.    To  the  ones 


who  are  that  particular,  accord  the  right  of  see- 
ing over  your  head,  but  never  let  customers  get 
the  idea  that  while  you  can  see  them  easily 
enough  when  they  come  in  to  buy,  you  cannot 
see  them  on  the  street.  In  other  words,  if  the 
customer  happens  to  want  to  be  snobbish,  all 
well  and  good,  but  don't  try  anything  like  that 
yourself. 

Even  if  your  interest  in  folks  is  only  as  deep 
as  your  interest  in  their  purchasing  power, 
don't  let  them  find  it  out.  Learn  to  like  people 
for  themselves.  Don't  be  crabbed  and  unso- 
ciable outside  of  the  store  any  more  than 
inside. 

Not  every  man  can  be  a  good  mixer,  but 
it  is  worth  trying.  The  more  friends  you  make 
outside  of  business  hours,  the  more  customers 
you  will  have  inside.  People  like  to  trade  with 
a  man  they  know  personally.  It  is  worth  while 
to  cultivate  a  wide-spread  acquaintance. 

I  do  not  believe  in  a  man  joining  a  lodge  or 
a  club  or  a  church  for  the  mere  purpose  of  help- 
ing business.  A  man  who  is  not  a  sincere  mem- 
ber of  such  an  organization  is  not  entitled  to  the 
respect  of  his  fellow  members,  let  alone  to  their 
business  support.  But  it  is  worth  while  to  mix 
up  with  your  fellow  citizens  and  help  in  all 
public  'matters.  It  is  worth  while  because  you 
ought  to  be  public  spirited,  and  then,  if  it  must, 
be  reduced  to  a  dollar  and  cents  basis  for  you, 
it  pays. 

Some  very  difficult  people  often  drift  into  the 
music  store.  They  find  fault  with  the  goods; 
they  complain  about  the  prices;  they  kick  about 
the  way  the  last  purchase  resulted.  These 
people  need  to  be  handled  with  patience.  They 
enjoy  kicking.  They  like  a  scrap.  But  they 
want  to  come  out  ahead;  otherwise  they  make 
trouble  for  you 

The  money  of  these  people  is  as  good  as  any 
one's,  and  they  have  friends  they  can  influence, 
even  though  they  are  themselves  disagreeable. 
It  is  a  poor  policy  to  be  drawn  into  arguments 
with  them.  If  they  are  hard  to  suit,  all  the 
more  credit  to  you  when  you  suit  them,  and 
often  all  the  more  credit  they  give  to  you  when 
they  discuss  your  store  outside. 

If  a  salesman  can  get  on  with  the  finicky 
folks,  he  can  get  on  with  any  kind  of  folks.  It 
is  no  credit  to  one's  ability  to  be  able  to  please 
the  kind  of  people  who  are  easily  pleased.  It  is 
the  hard  thing  that  is  best  worth  some  trouble 
to  do  U  right. 


This  "ATLAS"  Packing  Cose 
merits  your  consideration. 
Write   for   convincing  facts. 


NELSON  &  HALL  CO. 

Montgomery  Center,  Vermont 
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The  Trade  In  Philadelphia  And  Locality 


Weymann  Service 

covers  every  essential  requirement  of  a 

VICTOR  DISTRIBUTOR 

COMPLETE  STOCK.  SPEEDY"  SERVICE. 
ACCURACY  IN  FILLING  ALL  ORDERS. 

Write  us  today  for  our  quotations  on  Record  Cleaners  and  our  special  advertising 
feature  for  your  Record  Department.  Pocket  Mirrors  bearing  your  imprint;  also,  Key- 
stone State  Loud  and  Half-tone  Needles. 

WEYMAHH 

Victor  Distributors 
1108  Chestnut  Street  Philadelphia,  Pa. 


Philadelphia,  Pa.,  June  8. — The  talking  ma- 
chine business  in  May  has  not  been  materially 
disturbed  by  the  war  condition,  but  instead  it 
has  gone  ahead  of  last  year,  although  not  to 
the  extent  of  previous  months  of  the  years,  and 
the  dealers  believe  that  business  is  going  to  get 
better  right  along,  and  base  their  belief  in  the 
fact  that  so  very  much  money  is  to  be  placed  in 
circulation  during  the  summer  that  it  cannot  but 
tend  to  increase  the  sales  of  talking  machines. 
Eckhardt  on  Business  Prospects 

Manager  Eckhardt,  of  the  Pennsylvania  Talk- 
ing Machine  Co.,  says  that  his  business  has 
held  its  own.  It  did  not  continue  the  same  gen- 
eral percentage  of  gain  that  the  previous  months 
had  shown,  but  the  Pennsylvania  Co.  did  show 
a  substantial  increase  over  last  month. 

"We  are  so  in  the  habit,"  says  Mr.  Eckhardt, 
"of  expecting  a  hundred  per  cent,  increase  that 
when  we  fall  below  that  we  think  we  are  not 
having  a  good  month.  But  what  we  did  not 
get  in  May  we  are  going  to  get  in  June.  Our 
shipments  were  never  better,  and  we  hope  very 
shortly  to  see  every  one  fully  supplied." 

Mr.  Eckhardt  says  that  the  only  thing  that 
he  sees  any  reason  for  alarm  in  the  near  future 
is  the  tie-up  of  the  railroads  which  will  prevent 
or  detain  the  shipment  of  goods  or  the  receiv- 
ing of  goods.  "In'  my  judgment,"  he  says, 
"within  the  next  few  months  there  will  be  heavy 
movements  of  Government  wares,  including  the 
transporting  of  troops,  and  these  will  materially 
interfere  with  the  shipment  of  commodities,  but 
this  movement  will  no  doubt  stimulate  business, 
as  is  usually  the  case,  and  to  take  care  of  the 
large  business  that  is  to  come  a  little  later  it 
is  a  wise  dealer  who  gives  consideration  to  the 
securing  of  sufficient  stock  at  this  time." 

During  May  Mr.  Eckhardt  made  a  trip 
through  the  South  and  Southwest,  spending  an 
entire  week  at  Atlanta,  as  well  as  stopping  at  the 
Chicago  convention,  where  he  met  a  great  many 
of  his  friends.  He  says  he  found  conditions  in 
every  section  in  a  most  encouraging  state,  and 
that  he  was  most  hopeful  as  to  the  outlook  for 
the  future,  and  especially  so  for  Columbia  ma- 
chines and  records. 

Penn  Phonograph  Co.'s  Excellent  Showing 

The  Penn  Phonograph  Co.  state  that  during 
the  month  of  May  their  business  showed  up 


most  satisfactorily,  and  very  much  better  than 
they  had  reason  to  expect.  In  April  there  was 
a  noticeable  evidence  among  the  dealers  to  re- 
call orders  to  a  certain  extent,  but  during  May 
all  these  orders  were  requested  to  be  filled, 
which  shows  that  there  was  only  a  slight 
panicky  feeling,  which  has  already  disappeared. 
In  every  instance  all  their  original  orders  were 
reinstated.  They  had  an  exceptionally  fine 
business  on  records  in  May. 

Among  the  visitors  to  the  Penn  offices  the 
past  week  were  Maurice  Fitzpatrick,  formerly 
connected  with  the  Penn  Co.,  but  now  with  the 
Eclipse  Musical  Co.,  of  Cleveland.  The  past 
week  E.  E.  Hippie,  of  the  Penn  Co.  had  an  in- 
teresting trip  with  J.   M.   Rosa,   the  Atlantic 


City  dealer,  when  they  visited  all  parts  of  the 
great  Victor  plant  at  Camden. 

Demand  for  Dictaphones 

The  new  manager  of  the  Dictaphone  Co.  in 
Philadelphia,  C.  J.  Welford  is  very  well  satis- 
fied with  the  working  of  his  force  in  May,  hav- 
ing five  men  to  win  the  quota,  besides  the 
quotas  received  by  the  men  in  his  local  office. 
He  states  that  May  was  the  biggest  month  the 
firm  has  ever  had,  the  individual  firm  to  buy 
the  most  machines  was  the  Atlantic  Refining 
Co.,  who  put  in  a  full  equipment.  He  states 
that  the  outlook  is  mighty  good  for  a  big  June. 

Mr.  Welford  was  formerly  connected  with 
the  Addressograph  for  three  years.  He  has 
placed  three  new  men  on  his  local  force,  and 
has  added  an  additional  man  in  his  service  de- 
partment in  order  that  the  customers  may  be 
given  the  most  prompt  attention. 

J.  Newcomb  Blackman,  of  the  Blackmail  Talk- 
ing Machine  Co.,  was  a  Philadelphia  visitor  the 
past  month. 

Reports  Trade  as  Uneven 

Louis  Buehn,  of  the  Louis  Buehn  Co.,  states 
that  the  news  for  May  is  not  quite  as  good  as 
it  has  been  for  the  previous  months  of  the  year. 
May  showed  a  tendency  to  be  a  little  spasmodic, 
and  Mr.  Buehn  said  that  they  had  hard  work 
to  keep  up  with  last  year's  record  for  May. 
They  are  at  present  oversold  in  machines,  and 
the  factory  curtailed  their  shipments  somewhat 
in  May.  Among  many  of  the  dealers  he  has 
found  an  indecision  and  a  hesitancy  as  to  just 
to  what  extent  they  shall  stock  up,  although 
they  all  feel  the  present  business  unsettledness 
is  only  temporary.  Mr.  Buehn  is  of  the  opin- 
ion that  things  will  get  better  right  along  now, 
and  he  is  looking  for  a  strong  resumption  of 
business  by  August.  He  passes  this  opinion  on 
the  very  large  amount  of  money  that  will  go 
into  general  circulation  during  the  summer, 
and  that  as  soon  as  the  general  feeling  of  un- 
rest will  wear  off,  the  people  will  resume  buy- 
ing as  before.  Among  the  visitors  to  the  firm's 
offices  the  past  week  was  Joseph  C.  Roush,  of 
the  Standard  Talking  Machine  Co.,  , of  Pittsburgh. 
Blake  &  Burkart  Tells  of  Progress 

Messrs.  Blake  &  Burkhart,  the  largest  handlers 
of  the  Edison  phonograph,  report  that  they  ran 
(Continued  on  page  38) 


Efficient 

MILITARY  SERVICE 

is  based  on  combining  thorough- 
ness with  a  maximum  of  rapidity. 

Thoroughness  in 

PENN  VICTOR  SERVICE 

means  complete  orders  and 
rapidity  means  delivering 
them  P.  D.  Q. 


-    Penn  Phonograph  Co.  ■ 

■      17  So.  Ninth  St.  PHILADELPHIA  ■ 
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sUmmer  sUccess  is  mostly  U, 
whether  it's  jUne,  jUly  or  aUgust 

Shall  the  season  show  a  good  big  fat  profit  created  through 
optimism  and  salesism?    U  say  YES. 

Hoe  over  the  "grouch  weeds"  from  NOW  on. 

You  have  the  co-operation  of 
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which  will  be  maintained  as  usual;  improved  if  possible  and 
will  grow  without  question.  Music  is  the  big  summer  essential, 
and  the  demand  for  Victor  records  will  be  just  what  YOU 
MAKE  IT. 

We're  not  saying  so  much  about  the  qualities  of  Buehn  Service 
this  month  as  we  are  emphasizing  the  value  of  active  summer 
work.  Your  year's  OVERHEAD  expense  knows  NO  season, 
and  the  live  dealer  believes  in  summer  activity  not  only  for 
the  ACTUAL  SALES  CREATED  but  the  momentum  shown 
in  improved  Fall  sales. 

Do  you  remember  the  Alger  book  WORK  AND  WIN? 

WORK  AND  WIN — a  fine  motto.  Buehn  Service  works  for 
your  WINNING. 


The  Louis  Buehn  Company 
PHILADELPHIA 
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slightly  ahead  of  last  May,  and  that  business 
showed  a  gradual  increase  each  week  during 
the  month,  and  June  has  shown  an  activity  in 
the  start.  Among  their  visitors  recently  were 
William  Maxwell,  vice-president  of  the  com- 
pany, and  Eugene  Phillips,  also  connected  with 
the  Edison  Co.  They  have  been  getting  in  a 
very  large  stock  of  records,  and  the  new  list 
is  selling  well.  Gilson  Blake,  who  had  been 
connected  with  the  firm  for  some  time,  has  re- 
signed and  has  joined  the  United  States  navy 
as  paymaster. 

Weymann  Specialties  in  Demand 

H.  A.  Weymann  &  Sons,  Inc.,  have  been  en- 
joying a  large  Victor  business  during  May. 
Two  Weymann  talking  machine  specialties  have 
been  going  very  well  with  the  dealers.  One  is 
a  record  cleaner,  upon  the  back  of  which  they 
impress  the  dealer's  name.  Another  is  a  mir- 
ror with  the  dealers'  names  on  the  back.  The 
Weymann  firm  have  also  gotten  out  a  very  good 
Keystone  State  talking  machine  needle,  both  in 
full  and  half-tone,  and  of  which  they  have  al- 
ready sold  a  great  many. 

The  Weymann  firm  will,  the  coming  week, 
make,  up  their  fall  orders  of  records  for  the 
Victor  Co.,  and  they  are  arranging  to  secure 
an  unusually  large  stock,  for  they  are  most 
optimistic  regarding  the  future  of  the  business. 
H.  A.  Weymann  made  a  tour  of  all  the  nearby 
Pennsylvania  dealers  of  his  firm  in  his  touring 
car,  and  he  said  he  found  them  all  in  excellent 
shape,  and  were  ordering  heavy  for  the  fall 
trade.  G.  W.  Carroll,  Jr.,  of  the  same  firm,  has 
just  returned  from  a  week's  trip  through  Con- 
necticut calling  on  some  of  the  leading  dealers 
in  that  section. 

Starr  &  Moss'  New  Quarters 

On  June  first  Starr  &  Moss  moved  their 
Edison  branch  located  at  3627  Germantown  av- 
enue to  3631,  two  doors  above,  where  they 
have  much  larger  quarters,  which  are  hand- 
somely finished  in  French  gray  with  white 
enamel  trimmings.  Besides  booths  they  have  a 
special  room  fitted  up  to  represent  a  living 
room,  for  the  demonstration  of  Edisons.  Starr 
&  Moss  are  exclusive  Edison  dealers  and  sell 
disc  and  Amberola  records,  being  the  largest 
dealers  in  the   northern  section   of  this  city. 

Harry  S.  Somers,  sales  manager  of  the  com- 
pany, was  married  to  Miss  Alma  Snyder,  on  June 
third  and  is  honeymooning  at  New  York  and 
Niagara  Falls. 


'MISS  SUSIE"  HAS  A  RECORD 


Wm.  Kader,  a  jeweler  of  Rockville,  111.,  has 
taken  the  agency  for  the  Pathe  phonograph, 
and  has  installed  a  good  stock  of  machines  and 

records.    He  is  conducting  daily  recitals. 


W.  H.  Caldwell  Proud  of  Starr  Phonograph 
Style  II,  Which  Is  a  Great  Trade  Promoter 

W.  H.  Caldwell,  distributor  of  Starr  phono- 
graphs in  Shelby.ville,  is  shown  in  the  accom- 
panying picture  with  his  pet  demonstrator,  a 
Starr  phonograph,  Style  II.  This  instrument 
is  familiarly  known  throughout  the  States  of 
Kentucky  and  Tennessee  as  "Miss  Susie,"  and 


W.  H.  Caldwell  and  Starr,  Style  II 

there  is  hardly  a  town  in  either  State  she  has 
not  visited. 

This  instrument  is  the  first  received  by  Mr. 
Caldwell  from  the  Starr  people  over  a  year  ago, 
and  is  used  as  a  demonstrator.  "Miss  Susie" 
is  probably  one  of  the  most  traveled  phono- 
graphs in  the  country.  It  has  traveled  over 
5,900  miles  on  the  rear  seat  of  a  Ford  car,  has 
gone  over  8,500  miles  by  rail,  and  has  made 
about  1,245  demonstrations/which  sold  upwards 
of  $50,000  worth  of  Starr  phonographs. 

Mr.  Caldwell  is  very  proud  of  this  model,  and 
says  that  it  is  remarkable  how  it  has  stood  up 
under  the  treatment  received.    The  same  motor, 


the  same  spring,  is  still  in  use,  and  it  has  never 
had  a  single  new  part.  "Even  the  finish  on 
the  cabinet  still  retains  its  freshness  and  beauty, 
and  I  never  use  any  other  model  on  my  demon- 
strating trips  or  for  demonstrating,  purposes  in 
the  store,"  he  said. 


PLEASED  WITH  WESTERN  CONDITIONS 

W.  H.  Hoschke  Attends  Convention  in  Chicago 
and  Books  New  Customers  En  Route 


W.  H.  Hoschke,  president  of  the  Crescent 
Talking  Machine  Co.,  Inc.,  has  just  returned 
from  a  trip  through  the  Middle  West  during 
which  time  he  attended  the  piano  merchants' 
national  convention  in  Chicago.  During  the 
trip  many  new  Crescent  dealers  were  added. 
Mr.  Hoschke  expressed  himself  as  being  much 
pleased  with  conditions  as  he  found  them  in 
that  section  of  the  country.  The  w.ar  had  not 
seemed  to  have  dampened  the  ardor  of  the  deal- 
ers in  the  least. 

The  Crescent "  Talking  Machine  Co.  is  now 
circulating  an  attractive  display  card  for  its 
"Playsall  Stylus,"  which  is  being  admired  and 
utilized  effectively. 


BECOMES  ASSISTANT  SECRETARY 

Carl  H.  Arbenz,  manager  of  the  wholesale 
and  retail  Victrola  department  of  the  Knight- 
Campbell  Music  Co.,  Denver,  Col.,  has  been 
elected  to  the  office  of  assistant  secretary  of  this 
company.  An  educational  bureau  directed  by 
Mrs.  May  Wright  Stevens,  is  the  latest  addition 
to  the  talking  machine  department  of  this  busi- 
ness, the  object,  of  course,  being  to  Emphasize 
and  promote  the  educational  phase  of  Victrola 
sales.  Work  will  be  done  through  the  schools 
and  other  sources. 


ITALIAN  SINGER  TO  MAKE  RECORDS 

A  recent  addition  to  the  staff  of  singers  on 
Emerson  records  is  Toto  Campi,  a  young  Ital- 
ian, with  a  rich,  flexible  tenor  voice.  He  has 
sung  in  grand  opera  in  the  Bellini  Theatre  at 
Naples  and  in  His  Majesty's  Theatre,  at  Mon- 
treal. He  is  at  present  connected  with  the 
Montreal  Opera  Co. 

Two  of  his  records  will  shortly  be  offered  to 
the  public.  They  are  both  Neapolitan  Folk 
Songs  by  di  Capua,  "O  Sole  Mio"  and  "Marie! 
Marie,"  sung  in  Italian. 


NOW  L0CATED0N  BROADWAY 

The  Keystone  Minerals  Co.  is  now  located  at 
329  Broadway,  where  it  occupies  larger  and 
more  adequate  quarters.  G.  M.  O'Brien,  at  the 
head  of  this  company,  reports  that  the  factory 
is  now  working  night  and  day  to  take  care  of 
orders. 


Price 


Code  word  Colo 


%/>/<w> 110624 


Talking  Machines 

A  Complete  Line  of  FIVE  Models 
Retailing  $35.00  to  $110.00 

Perfect  Tone  Tone  Modifier 

Noiseless  Motor  Plays  Any  Record 

Quality  is  the  first  consideration  in  this  line  of  Talking 
Machines.  The  very  important  features,  viz.,  the  Tone,  the 
Motor,  and  Cahinet  design  and  finish,  have  all  been  care- 
fully provided  for.  The  equipment  is  STANDARD  and 
offers  to  you,  Mr.  Dealer,  a  proposition  that  is  absolutely 
right  and  one  that  will  increase  your  Talking  Machine  trade. 

Write  for  our  complete  Catalog  and  Proposition  to  Deal- 
ers which  is  a  very  attractive  one.    Prompt  Deliveries. 

The  Humanola  Talking  Machine  Co.,  Inc. 

MEYERSDALE,  PA. 


47"  High 
ARABESQUE 


Price 


Code  word  Arab 


$110 
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News  Happenings  in  Dominion  of  Canada 


THE  PROVINCE  OF  ONTARIO  A  BUSY  TRADE  CENTER 

Baum  &  Brody  Takes  on  Pathe  Line  in  Windsor — Playola  Co.  Incorporates — J.  P.  Bradt  Visits 
Columbia  Trade — Pathe  Sales  Service  Department — Mme.  Galli-Curci  Makes  Her  Debut  in  Toronto 


Toronto,  Ont.,  June  6. — The  rapidity  with  which 
the  Pathe  Freres  Phonograph  Co.,  of  Canada, 
is  signing  up  some  of  the  live  firms  in  the 
country  is  an  indication  of  the  appeal  the  Pathe 
line  is  making  to  the  trade.  The  latest  import- 
ant firm  to  be  launched  on  the  Pathe  list  of 
dealers  is  the  retail  furniture  house  of  Baum 
&  Brody,  of  Windsor,  who  will  handle  the 
rathe  line  exclusively. 

The  formal  opening  of  the  department  took 
place  recently,  and  attracted  crowds  of  people. 
R.  W.  Burgess,  the  tireless  Pathe  representative, 
was  given  carte  blanche  by  Messre.  Baum  & 
Brody,  and  the  artistic  department  which  they 
now  have  is  due  in  a  large  measure  to  his  work. 
Although  a  large  stock  was  provided  for  the 
opening,  the  firm  report  that  every  machine  was 
sold  before  three  p.  m.,  the  last  delivery  being 
made  at  one-thirty  in  the  morning,  when  a  ma- 
chine which  had  been  sold  earlier  in  the  day 
and  retained  as  a  demonstrating  machine,  was 
sent  home.  The  results  were  very  gratifying 
to  all  concerned,  and  necessitated  an  entirely 
new  stock  being  sent. 

The  department  will  be  in  charge  of  Mrs. 
Mercer,  who  has  had  a  long  experience  in  the 
talking  machine  trade. 

A  charter  has  been  granted  the  Playola  Phon- 
ograph Co.,  Ltd.,  with  an  authorized  capital  of 
$40,000,  made  up  of  4,000  shares  of  $10.  each. 
The  head  office  is  to  be  in  Toronto,  and  the 
provisional  directors  are:  F.  J.  Foley,  barrister; 
R.  J.  O'Reilly,  law  student,  and  A.  J.  Bell. 

Arrangements  have  been  completed  whereby 
the  firm  of  H.  L.  Hewson  &  Son,  Ltd.,  Amherst, 
N.  S.,  will  distribute  Pathe  Pathephones  and 
records  in  the  maritime  provinces. 

A  new  department  has  been  created  by  the 
Pathe  Co.  which  might  be  termed  a  sales  ser- 
vice department.  It  is  in  charge  of  Mrs.  D.  M. 
Pike,  an  expert  talking  machine  saleswoman 
who  will  visit  the  new  dealers  who  take  on 
Pathe  representation  to  coach  th'em  on  the  ar- 
rangement of  the  department,  ordering  and 
handling  stock,  window  displays,  following  up 
prospects,  distribution  of  sales  literature,  etc. 

At  a  recent  meeting  of  the  shareholders  of  the 
Pathe  Co.,  Hon.  J.  L.  Perron,  the  well  known 
Montreal  lawyer,  and  O.  C.  Dorian,  general 
manager  of  the  company,  were  elected  to  the 
Board  of  Directors. 

The  Canadian  Symphonola  Co.,  Ltd.,  Toronto, 
of  which  Wm.  Long,  the  well  known  piano 
man,  is  the  organizer  and  principal  shareholder, 
announce  that  they  have  secured  the  exclusive 
Canadian  agency  of  the  motors,  tone  arms, 
sound  boxes,  etc.,  manufactured  by  the  Thomas 
Manufacturing  Co.  of  Dayton,  Ohio.  Mr.  Long 
was  impressed  with  the  quality  of  this  motor 
to  the  extent  of  not  only  using  it,  but  as  a 
product  to  recommend  to  other  phonograph 
manufacturers,  consequently  negotiations  were 
closed  for  the  Canadian  rights.  Russell  Teeple, 
who  is  associated  with  Mr.  Long,  visited  the 
Thomas  plant  at  Dayton,  and  was  greatly  im- 
pressed with  the  facilities  for  manufacture  and 
the  policy  of  service  and  quality  behind  the 
production  of  these  goods. 

T.  Nash,  the  energetic  manager  of  His  Mas- 
ter's Voice,  Ltd.,  in  this  city  and  who  is  a  con- 
sistent and  logical  exponent  of  the  good  bus- 
iness that  is  for  dealers  to  feature  records  un- 
ceasingly and  energetically,  every  season  of  the 
year  and  every  day  of  the  season,  paid  a  visit  to 
the  plant  of  Berliner  Gramophone  Co.,  Ltd., 
Montreal,  the  home  of  "His  Master's  Voice" 
products,  recently. 

On  a  recent  visit  to  New  York,  R.  P.  New- 
bigging,  president  and  manager  of  the  Newbig- 
ging  Cabinet  Co.,  Ltd.,  Hamilton,  arranged  for 


the  Canadian  agency  of  the  Tiffany  electric 
motor.  An  improved  type  of  this  motor  has 
just  been  brought  out  to  play  3,000  records  on 
one  set  of  batteries.  The  Newbigging  firm  ex- 
press their  pleasure  at  being  the  first  in  Canada 
to  have  this  motor. 

John  A.  Sabine,  of  The  Music  Supply  Co., 
distributors  of  Columbia  products  in  this  city, 
visited  New  York,  and  early  in  the  month  was 
able  to  write  his  dealers  from  there  giving  them 
good  news  regarding  prospects  of  improved 
service. 

James  P.  Bradt,  of  New  York,  accompanied 
Mr.  Sabine  on  his  return,  and  spent  a  couple  of 
days  in  Toronto  conferring  with  Ralph  Cabanas, 
manager  of  the  Company's  Canadian  division, 
and  greeting  many  old  friends. 

Mr.  Sabine  now  announces  that  so  far  as  the 
Columbia  products  is  concerned  the  shortage  of 
machines  is  a  thing  of  the  past.  When  your 
correspondent  called  at  his  office  he  showed  a 
clean  order  file  except  for  a  few  machines  of  one 
or  two  types.  With  records  coming^  more  freely, 
and  plenty  of  machines,  the  proprietors  of  the 
Music  Supply  Co.  are  feeling  quite  sanguine  of 
a  satisfactory  year's  business  in  the  matter  of 
service  as  well  as  sales. 

Columbia  dealers  have  been  advised  that  ow- 
ing to  increased  cost  of  labor  and  materials  the 
retail  price  of  twelve-inch  records  has  been 
advanced  from  .$1.25  to  $1.50  each.  The  new 
prices  are  in  effect. 

"Sales,  both  retail  and  wholesale,  have  ex- 
ceeded expectations,  and  prospects  are  decidedly 
encouraging,"  said  W.  D.  Stevenson,  of  The 
Canadian  Phonograph  Supply  Co.,  London,  who, 
as  reported  in  the  last  issue  of  The  Talking 
Machine  World,  have. the  Canadian  distributing 
rights  of  Starr  phonographs  and  Starr  records. 

One  of  the  livest  music  centers  in  Ontario 
is  Collingwood,  Ont.  The  desire  for  and  ap- 
preciation of  good  music  on  the  part  of  the 
people  of  Collingwood  and  vicinity  is  in  no 
small  measure  due  to  the  activity  of  the  pro- 
prietors of  Manson's  Musjic  Store,  who  are  great 
believers  in  spreading  the  gospel  of  good  music. 

Manson  Bros,  are  consistent  exponents  of 
"His  Master's  Voice"  products,  being  one  of  the 
livest  dealers  on  the  Victor  list.  A  well  attended 
Victrola  recital  was  recently  given  in  which 
local  artists  participated.  The  public  was  in- 
vited through  advertisements  in  the  local  press. 
Miss  McLeod,  who  has  charge  of  the  firm's 
Victrola  department,  has  arranged  for  a  series 
of  recitals  for  the  balance  of  the  season,  and 
there  is  no  doubt  her  enterprise  will  not  only 
be  appreciated  by  local  residents,  but  will  be  of 
direct  advantage  in  increasing  sales. 

A.  T.  Pike,  of  the  Cecilian  Co.,  Ltd.,  has  re- 
turned from  a  successful  tour  of  several  Ontario 
points  where  active  Cecilian  campaigns  resulted 
satisfactorily.  He  made  the  trip  by  motor  car. 
His  observation  among  the  farmers  seen  was 
that  they  were  optimistic  in  view  of  high  prices 
for  their  products. 

James  P.  Bradt,  assistant  to  the  president  of 
Columbia  Graphophone  Co.,  New  York,  spent  a 
couple  of  days  in  Toronto  with  this  firm's  Ca- 
nadian division.  As  a  result  of  Mr.  Bradt's  visit 
arrangements  have  been  made  whereby  Canad- 
ian dealers  of  Columbia  lines  will  secure  a  much 
better  service  than  has  been  possible  for  some 
time. 

J.  Leo  Grant,  who  some  months  ago  resigned 
from  the  selling  staff  of  the  Robert  Simpson  Co., 
Ltd.,  phonograph  department,  is  now  a  distribu- 
tor of  Par-O-Ket  records.  His  office  is  tempo- 
rarily at  55  Alcorn  avenue,  Toronto.  He  reports 
quite  an  active  interest  in  the  Par-O-Ket  line. 

The   London   Phonograph   Co.,  234  Dundas 


street,  manufacturers  of  Rayola  phonographs, 
are  Canadian  distributors  for  Crescent  Silver 
Tone  phonographs. 

Price  changes  have  been  made  affecting  four 
models  of  the  Sonora  line  of  phonographs.  From 
May  1st  the  following  are  effective:  Melodie, 
$65;  Barcarolle,  $75;  Troubadour,  $102;  Imperial, 
$137. 

T.  Montagnes  &  Co.,  Toronto,  are  bringing  out 
a  small  model  Sonora  to  retail  at  about  $35.00 
This  is  a  special  for  Canada  only,  and  is  in  re- 
sponse to  the  demand  of  Sonora  dealers  for  a 
low-priced  type.  E.  Van  Gelder,  of  this  firm, 
has  recently  returned  from  a  visit  to  the  Mari- 
time Provinces. 

Mr.  Montagnes  has  returned  from  a  combined 
business  and  pleasure  trip  of  ten  days  to  New 
York  and  Ottawa,  accompanied  by  Mrs.  Mon- 
tagnes. 

J.  Kellestine,  music  dealer  of  Owen  Sound, 
recently  enlarged  his  store,  the  extra  space 
being  utilized  for  the  Edison  department,  in 
which  three  new  demonstration  booths  have 
been  built. 

Toronto  music  houses  have  put  in  effect  the 
usual  early  closing  hours  for  the  summer.  Com- 
mencing May  1  the  various  salesrooms  close 
at  5  o'clock  each  day,  and  at  1  o'clock  on  Sat- 
urdays. 

The  Supplies  Co.  of  Canada,  65  Sparks  street, 
Ottawa,  Ont,  are  featuring  the  Stewart  at  $8. 
and  are  advertising  it  as  the  proper  machine 
for  cottage  and  country  homes. 

In  a  full  page  announcement  in  the  Toronto 
dailies  the  Music  Supply  Co.,  Columbia  dis- 
tributors, say  in  the  past  few  months  there  have 
been  75,000  calls  for  Columbia  records  which 
dealers  could  not  supply.  They  could  not  help 
it.  Neither  was  the  blame  to  be  placed  upon 
the  factory.  It  was  just  a  case  of  the  demand 
for  Columbia  records  being  so  tremendous  that 
it  was  impossible  to  keep  up  with  it.  But  the 
Columbia  factory  has  been  overhauled,  a  big 
battery  of  record  pressing  machines  has  been 
installed  and  it  is  hoped  now  to  be  able  to  keep 
pace  with  the  demand  for  Columbia  records. 

The  Regal  Phonograph  Co.,  Ltd.,  Toronto, 
have  removed  to  145  Church  street.  The  build- 
ing is  a  three-story  one  and  has  a  frontage  of 
24  feet  or  more.  The  premises  are  being  re- 
modelled and  redecorated,  and  will  place  at 
their  disposal  an  up-to-date  building  for  factory, 
office  and  show-rooms. 

Newly  incorporated  companies  in  Ontario  be- 
ing granted  a  charter,  include:  The  Standish 
Phonograph  Co.,  Ltd.,  Toronto;  The  Melba- 
phone  Talking  Machine  Co.,  Toronto. 

Mme  Galli-Curci  the  exclusive  Victor  artiste 
made  her  first  appearance  in  Toronto  this  month 
and  her  only  appearance  in  Canada,  to  a  most 
enthusiastic  audience.  All  Victor  dealers  have 
since  been  deluged  by  requests  for  recordings 
of  this  wonderful  singer  and  the  demand  has 
exceeded  the  supply. 

A.  Carey  &  Son,  64  King  street,  West  Hamil- 
ton, Ont.,  has  secured  the  exclusive  local  selling 
rights  of  the  Starr  phonographs. 

Heintzman  &  Co.,  242  Dundas  street,  London, 
Ont.,  Victrola  specialists  in  recent  good-sized 
copy  in  the  daily  newspapers,  took  advantage 
of  the  coming  visit  to  London  of  the  Boston 
English  Opera  Co.  in  Gounod's  opera  "Faust" 
to  invite  all  music  lovers  and  the  public  to  visit 
their  Victrola  department,  advising  those  who 
contemplated  attending  this  opera  that  they 
should  first  hear  the  opera  rendered  on  the  Vic- 
trola, thus  familiarizing  themselves  with  the 
melodies,  which  would  enable  them  to  appre- 
ciate more  fully  the  full  score. 

R.  F.  Wilkes  &  Co.,  11  Bloor  street,  East  To- 
ronto,»Ont.,  dealers  in  Pathe  and  Columbia  ma- 
chines and  records,  recently  advertised  that  Ver- 
non Castle  had  paid  them  a  visit,  making  a  pur- 
chase from  their  stock, 
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FOUR  MODEL!  of  the  WONDERFUL  L! 


20^"  wide 
22^"  deep 
1534"  high 


De  Luxe"— Price  $50  °° 


18l/2"  wide 
20y2"  deep 
13V2"  high 


"  Premier  "—Price  $35. 


\/OU  may  sell  expensive  Talking  Machines  during  the 
holiday  season,  but  you  can  sell  properly  constructed 
moderate  priced  instruments  during  all  seasons. 


Are  you  prepared  to  capitalize  your  opportunities? 
The  mobilization  of  U.  S.  troops  is  now  taking  pi 
throughout  the  United  States. 


ace 


stic 


It  will  stimulate  many  fold,  the  demand  for  properly 
constructed  moderate  priced  Talking  Machines,  and 
if  you  have  the  proper  line  of  instruments  you  can 
make  a  new  high  record  this  summer. 

If  you  judge  Talking  Machine  values  from  an  eye  standpoint,  the  new  Domestic  line  will  appea 
to  you,  as  they  are  all  of  artistic  designs  and  their  well  constructed  cabinets  are  the  handsomest  Ma- 
hogany finish  known  to  the  cabinet  makers'  art. 

If  you  judge  Talking  Machines  from  a  mechanical  standpoint,  the  new  Domestic  line  will  receive 
your  endorsement,  as  they  are  made  of  the  best  materials,  in  correct  proportions  with  mathemati- 
cal accuracy  and  lasting  construction. 

If  you  judge  Talking  Machines  from  their  dollar"  value,  the  new  Domestic  line  is  what  you  have 
been  looking  for,  as  point  for  point  they  represent  the  best  values  on  the  market. 


TRADE  MARK 


We  have  some  territory 
open  for  Distributors. 
Write  for  complete  in- 
formation. 


DOMESTIC  TALKIN 

HORACE  S.E 
33rd  AND  ARCH  STREETS  . 
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□ 


of  DOME! TIC  TALKING  MACHINES 


If  you  judge  Talking  Machines 
from  a  sales  standpoint,  you  will 
find  more  valuable  exclusive 
selling  features  in  the  new 
Domestic  line  than  in  any 
other. 


If  you  judge  Talking  Machines  from  a  musical  standpoint,  you  will  handle  the  new  Domestic  line 
as  its  quality  of  tone  stands  supreme. 

The  aim  of  the  Domestic  Company  has  been  to  produce  the  highest  standard  and  best  valued 
moderate  priced  instruments,  and  with  the  necessary  knowledge,  facilities,  patents  and  capital  we 
believe  this  has  been  accomplished.  The  rapidly  increasing  list  of  Dealers  who  are  handling  the 
new  Domestic  and  becoming  enthusiastic  over  their  increased  sales  is  the  best  testimony  we  can 
offer. 

Should  Floor  Type  Machines  be  desired,  the  combination  of  Domestic  Machines  with  record 
cabinets  make  the  best  Floor  Type  Machines  ever  offered  in  the  moderate  priced  field. 

Catalogue  and  full  information  furnished  on  request. 


MACHINE  CORP. 

President 

PHILADELPHIA,  PA. 


Pacific  Coast  Sales  Agent 
WALTER  S.  GRAY 

422  Chronicle  Building 
SAN  FRANCISCO  CAL. 


TRADE  MARK 


42 


THE    TALKING    MACHINE  WORLD 


TRADE  CONDITIONS  IN  THE  DOMINION  OF  CANADA— (Continued  from  page  39) 


ENFORCING  HONEST  ADVERTISING  BY  LAW  IN  MONTREAL 

Talking  Machine  Men  Interested  in  This  Move — Emile  Berliner  Sells — Layton  Bros.  Feature  Edi- 
son Recital — New  Quarters  for  Canadian  Graphophone  Co. — New  Patriotic  Song  Popular 

Albert   Spaulding,  Arthur 


Montreal,  Can.,  June  6. — The  Montreal  Pub- 
licity Association,  the  membership  list  of  which 
is  composed  of  leading  advertising  men  of  Mon- 
treal, has  recently  appointed  a  special  committee 
to  enforce  the  honest-advertising  by  law,  to  wit; 
'■'Every  person  who  knowingly  publishes  or 
causes  to  be  published  an  advertisement  for 
either  directly  or  indirectly  promoting  the  sale 
or  disposal  of  any  real  or  personal  movable 
property,  or  any  interest  therein,  containing  any 
false  statement  or  false  representation  which  is 
of  a  character  likely  to  or  is  intended  to  en- 
hance the  price  or  value  of  such  property  or  any 
interest  therein,  or  to  promote  the  sale  or  dis- 
posal thereof,  shall  be  liable  upon  summary  con- 
viction to  a  fine  not  exceeding  $200  or  to  six 
months'  imprisonment,  or  to  both  fine  and  im- 
prisonment." 

Gustave  Dutaud,  attorney-at-law,  will  act  as 
legal  adviser  of  the  new  committee.  The  Vig- 
ilance Committee  is  circularizing  the  members 
to  the  effect  that  if  they  see  anything  in  print 
that  seems  a  violation  of  the  advertising  law 
to  report  the  full  facts  to  the  committee.  They 
will  be  treated  as  strictly  confidential,  and  the 
name  of  the  informer  will  not  at  any  time  be 
brought  into  the  matter.  The  committee  upon 
receipt  of  the  complaint  will  at  once  make  a 
thorough  investigation,  and  the  offending  party 
will  be  written  to  and  requested  to  change  the 
tone  of  his  advertising.  If  he  does  not.  yield 
to  moral  suasion  the  attorney  of  the  association 
will  take  the  matter  in  hand  and  secure  the 
necessary  evidence  to  indict  the  lawbreaker,  who 
will  then  be  prosecuted  by  the  Crown  at  no  ex- 
pense to  the  Montreal  Publicity  Association. 
All  members  have  been  urged  to  co-operate  with 
the  Vigilance  Committee  to  prevent  the  adver- 
tising law  from  becoming  a  dead  letter  on  the 
statute  books  of  the  association. 

Emile  Berliner  recently  sold  to  the  Berliner 
Gramophone  Co.,  Ltd.,  the  southeast  part  of  . lot 
1457,  Parish  of  Montreal,  having  an  area  of 
18.023  feet  with  buildings  fronting  on  Lenoir 
street,  St.  Henry  Ward  for  $50,000  and  other 
considerations. 

Wm.  Lee,  Ltd.,  has  taken  on  the  representa- 
tion of  the  Musicola. 

Layton  Bros,  recently  featured  an  Edison  Re- 
Creation  of  music  recital  in  their  hall,  when 
twelve    interpretations   were    given    which  in- 


cluded Anna  Case, 
Middleton,  and  other  equally  as  well  known  Edi- 
son celebrities.  There  was  a  fashionable  at- 
tendance. 

The  Melodia  Co.,  of  Canada,  Ltd.,  will  shortly 
place  on  the  market  an  electric  machine  retail- 
ing at  $125. 

The  Chopin  Piano  &  Talking  Machine  Co., 
of  Winnipeg,  Man.,  have  opened  a  branch  office 
in  this  city  for  the  Province  of  Quebec,  under 
the  management  of  James  T.  Upton. 

The  engagement  is  announced  of  Miss  Wil- 
fred Helen  Cross  to  Norman  F.  Rowell,  man- 
ager of  the  talking  machine  department  of  C. 
W.  Lindsay,  Ltd.~  The  marriage  will  take  place 
t  e  latter  part  of  June. 

The  Canadian  Graphophone.  Co.,  Columbia 
distributors  in  the  Province  of  Quebec,  have 
taken  possession  of  their  new  and  enlarged  quar- 


ters in  the  same  building  as  they  were  previous- 
ly located,  only  instead  of  being  on  the  ground 
floor  have  moved  up  one  flight,  where  they  have 
more  spacious  and  better  lighted  premises. 

S.  Flanz,  794  St.  Lawrence  boulevard,  is  one 
of  the  latest  Columbia  dealers. 

C.  W.  Lindsay,  Ltd.,  recently  held  a  special 
two  weeks'  feature  sale  of  Columbia  Grafonolas, 
which  has  been  extended  to  their  seven  out-of- 
town  branches  in  addition  to  their  two  East 
and  West  End  stores  in  Montreal. 

The  Berliner  Gram-O-Phone  Co.,  Ltd.,  at 
all  their  stores,  report  a  heavy  call  for  both 
Canadian  and  American  patriotic  selections. 

A  new  patriotic  song  born  of  the  entry  of  the 
United  States  in  the  war,  and  entitled  "Till 
the  World  Is  Free"  has  just  been  published  by 
His  Master's  Voice,  Ltd.,  Toronto.  The  words 
and  music  are  both  by  H.  S.  Fiee,  a  Montreal 
composer.  It  was  produced  by  the  band  at 
Dominion  Park,  and  the  orchestras  of  the  Im- 
perial and  St.  Denis  Theatres,  and  made  a  de- 
cided hit. 


TRADE  CONDITIONS  IN  WINNIPEG 

Business  Not  Quite  so  Active  as  Last  Month — 
New  Quarters  for  Joseph  Tees — Robt.  Shaw 
Attends  Kearns  Opening — Chopin  Co.  Ex- 
panding— Opens  Branch  in  Montreal 

Winnipeg,  Man.,  June  2. — Winnipeg  business 
is  running  about  the  same  as  last  month  though 
in  some  cases  conditions  were  not  quite  so  favor- 
able as  in  the  previous  month.  In  common  with 
some  other  centers  Winnipeg  dealers  mention 
a  shortage  in  talking  machine  needles. 

The  Westerns  Gramophone  Co.  is  anxiously 
awaiting  a  shipment  of  Victor  machines  which 
were  shipped  on  March  14,  but  which  have  been 
lost  in  transit. 

Joseph  Tees,  the  well-known  music  dealer,  has 
removed  from  206  Notre  Dame  avenue,  and  will 
occupy  space  with  Murphy  Bros.,  235  Portage 
avenue.  These  new  quarters  were  previously 
fitted  up  by  Frank  Morris,  who  handled  Co- 
lumbia Grafonolas,  but  who  recently  retired 
from  business.  Mrs.  Field,  well  known  to  the 
trade  in  the  selling  of  Columbia  goods,  is  in 
charge  of  Mr.  Tee's  talking  machine  department. 

Mr.  Fitch,  of  Babson  Bros.,  has  returned  from 
a  five  weeks'  vacation  spent  at  his  summer  home 
at  Bellingham,  Wash.  Mail  order  business  is 
exceptionally  good  in  Edison  lines. 

G.  L.  Stanwood  paid  a  visit  to  Chicago,  New 
York  and  principal  points  visiting  the  various 
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The  Talking  Machine  that 

The  Mag-Ni-Phone,  Model  "J,"  with  our  new 
Universal  Tone  Arm,  will  play  all  disc  records, 
including  the  latest  hill-and-dale  cut,  that  are 
played  with  a  steel  needle.  All  lateral  cut  records 
should  be  played  with  the  reproducer  in  a  Vertical 
position;  all  hill-and-dale  cut  records  with  the 
reproducer  in  an  Oblique  position. 

Liberal  Discounts  to 


"Speaks  for  Itself 


This  model  is  equipped  with  a  worm-driven 
motor  of  our  own  design — an  extra  large  repro- 
ducer—  12-inch  turn  table  and  is  beautifully 
finished  in  mahogany. 

Write  Today  for  our  unusually  attractive  dealer 
proposition  and  the  complete  record  service  we 
can  furnish  you. 

Dealers  and  Jobbers 


Charles  W.  Shonk  Company 

707  St.  Charles  St.  American  Can  Co.,  Owner  MayWOod,  111- 


factories  in  connection  with  the  business  of  his 
talking  machine  department. 

Robert  Shaw  has  returned  from  a  trip  to 
Saskatoon.  While  there  Mr.  Shaw  opened  a 
Columbia  department  for  the  J.  F.  Kearns,  Ltd., 
department  store  with  a  complete  stock  of  ma- 
chines and  records.  Mr.  Shaw  is  well  pleased 
with  the  general  trade  outlook. 

The  Chopin  Piano  &  Talking  Machine  Co. 
have  completed  arrangements  whereby  a  branch 
has  been  opened  in  Montreal  under  the  manage- 
ment of  James  T.  Upton,  who  was  for'  some 
time  connected  with  Goodwin's,  Ltd.  J.  S. 
Sawyer,  the  sales  manager  of  the  company,  in- 
tends opening  branches  in  St.  John,  N.  B.,  Hali- 
fax, N.  S.,  Toronto,  Ont,  and  Vancouver,  B.  C. 

Cross,  Goulding  &  Skinner,  Ltd.,  have  just 
completed  new  Victrola  parlors,  which  are  the 
only  ground  floor  parlors  in  Winnipeg,  and  are 
considered  to  be  the  finest  and  most  comfort- 
able in  the  West. 


MUCH  ACTIVITY JN  CALGARY,  ALTA. 

All  Concerns  in  That  Section  of  Canadian  North- 
west Busy  Filling  Orders  ■ 


Calgary,  Alta.,  June  2.— The  Western  Gram-O- 
Phone  representative,  Mr.  Gillespie,  is  kept 
busy  trying  to  fill  orders  so  has  neither  time  nor 
reason  to  get  the  blues. 

Young  &  Kennedy  continue  to  obtain  their 
fair  share  of  the  talking  machine  trade  a  num- 
ber of  good  deals  in  Edison  Diamond  Disc 
and  Columbia  machines  having  being  effected 
recently. 

The  Hardy  &  Hunt  Piano  Co.  are  advertis- 
ing extensively  and  effectively  and  are. gradually 
building  up  a  fine  trade  in  Pathe  phonographs 
and  Aeolian-Vocalions. 

Wednesdays  are  now  legal  mid-week  holidays 
in  Calgary,  all  stores  now  being  required  to 
close  at  1  o'clock  p.  m.  each  Wednesday  until 
the  end  of  September. 

The  Victrola  department  of  the  Albert  Piano 
Co.  continues  to  show  good  results,  and  the  out- 
look for  future  business  is  most  promising. 

Manager  Charlie  Clarin,  of  R.  S.  Williams 
&  Sons  Co.,  Ltd.,  claims  business  could  hardly 
be  improved  upon,  and  as  proof  produced  a  hat 
band  with  the  significant  slogan,  "Going  the 
limit"  emblazoned  on  it.  Mr.  Clarin  mentioned 
the  fact  that  there  was  a  heavy  demand  for 
patriotic  and  Hawaiian  records. 

Rupert  MacMurray  is  pleased  with  business, 
one  of  their  salesmen  having  disposed  of  five 
Edison  Diamond  Disc  machines  inside  of  one 
week  in  the  country,  and  two  in  the  city  proper. 


ENLARGE  QUARTERS  IN  VICTORIA 

Vancouver,  B.  C,  May  28. — The  Kent  Piano 
Co.,  which  was  an  exclusive  Edison  store  in 
Victoria,  report  continually  increasing  business, 
and  recently  had  to  increase. the  accommodation 
of  their  record  racks  in  order  to  carry  more  of 
each  record  in  stock  owing  to  the  large  demand. 
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Columbia  profits  begin,  then  they  go  on. 
They  never  end.  There  are  always  new 
orders,  new  records,  new  sales. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


SOUND  REASONS  FOR  OPTIMISM  IN  THE  DETROIT  TRADE 


Increasing  Population  and  Great  Activity  in  Line 
Demands  for  Talking  Machines  and 


of  Building  Construction  Indicates  Lively  Future 
Records — Some  Trade  Happenings 


Detroit,  Mich.,  June  9. — Could  talk  about  the 
war— Liberty  Bond  loan — high  prices  of  food 
supplies — and  all  those  things,  on  the  face  of  ^ 
which  it  would  seem  that  business  was  "shot 
to  pieces."  But  that's  the  pessimistic  side. 
Looking  upon  business  from  the  optimistic  side, 
would  say  that  things  are  mighty  good  in  De- 
troit and  throughout  Michigan.  From  the 
activities  in  the  talking  machine  stores  there  is 
apparently  no  let-up  in  the  buying.  Here  and 
there  you  find  a  dull  day,  but  taking  the  month 
of  May,  for  instance,  it  struck  a  very  satisfac- 
tory average  for  business  right  down  the  line. 
Some  dealers  say  record  business  was  real  good, 
while  others  report  a  better  machine  business. 
Talking  machines  from  $75  to  $150. are  still  the 
most  popular  and  on  some  models  the  stores 
can't  get  enough  of  them. 

We  just  heard  from  the  United  States  Census 
Bureau  "a  rough  estimate  of  Detroit's  popula- 
tion— think  of  it,  we  are  now  a  city  of  850,000 
inhabitants  with  indications  that,  we  will  be  a 
million  in  1920.  If  we  accept  the  federal  re- 
port, Detroit  is  now  the  fourth  largest  city  in 
the  country  being  exceeded  only  in  population 
by  New  York,  Chicago  and  Philadelphia.  With 
such  a  tremendous  and  phenomenal  growth,  why 
should  business  be  anything  but  good? 

Right  now  approximately  $22,000,000  of  big 
construction  work  is  either  actually  under  way 
or  about  to  be  started.  This  does  not  include 
any  number  of  other  jobs,  such  as  homes,  small 
factory  additions,  apartment  buildings,  etc.,  but 
includes  only  big  buildings  for  hotels,  retail 
stores  or  factories. 

Wallace  Brown,  who  is  now  the  exclusive  re- 
tail Detroit  distributor  for  the  Brunswick  phono- 
graph, expresses  great  satisfaction  over  the  new 
acquisition.  He  says  that  he  really  did  not  look 
for  any  material  results  .for  the  first  sixty  days, 
and  yet  his  sales  are  running  at  least  300  per 
cent,  better.  For  the  present  Mr.  Brown  and  his 
sales  organization  '  are  making  the  strongest 
drive  on  the  machines,  and  the  way  deliveries  are 
being  made  it  is  very  evident  that  the  Wallace 
Brown  store  is  selling  a  pile  of  them.  Mr. 
Brown's  new  store  is  certainly  one  that  he  can 
be  proud  of,  while  the  Brunswick-Balke  Co.  can 
also  be  proud  of  having  its  line  represented  in 
such  an  attractive  store  and  by  such  a  live  wire. 
Mr.  Brown  is  just  overbubbling  with  enthusi- 
asm for  the  new  line,  so  much  so  that  he  has 
acquired  the  franchise  in  Cleveland  for  the 
Brunswick  line  and  will  open  there  some  time 
before  July  1.  He  is  also  reported  as  being  in 
negotiation  for  franchises  in  other  nearby  cities. 

S.  O.  Lind  is  now  in  complete  charge  of  the 
Columbia  Graphophone  Co.  factory  branch  at 
Detroit,  403  Woodward  avenue.  Mr.  Lind,  who 
has  been  with  the  company  for  nearly  fifteen 
years,  and  for  the  past  few  years  as  sales  man- 
ager at  Detroit,  succeeds  into  office  K.  Mills, 
who  has  been  in  charge  for  nearly  two  years  and 
who  was  transferred  to  the  management  of  the 


Pittsburgh  branch.  Sorry  to  lose  Mr.  Mills,  of 
course,  but  our  best  wishes  to  Mr.  Lind,  for 
whom  we  have  the  highest  and  greatest  regard. 

The  Detroit  Association  of  Talking  Machine 
Dealers  has  been  meeting  regularly  every  month 
since  the  first  of  the  year.  At  the  May  meeting 
a  plan  of  standardizing  the  methods  of  making 
repossessions  was  taken  up.  While  no  definite 
action  was  taken,  the  matter  is  still  under  con- 
sideration and  each  member  has  been  requested 
to  bring  into  the  next  meeting  some  suggestion 
as  to  how  the  evil  can  be  minimized. 

The  Michigan  Drug  Co.,  East  Congress  street, 
is  now  confining  itself  exclusively  to  the  job- 
bing of  Pathephones  and  Pathe  records,  having 
disposed  of  its  retail  Pathe  store  on  Farmer 
street  to  the  corporation  which  for  the  past  year 
has  operated  the  Rex  Talking  Machine  store 
at  209  Griswold  street.  The  Farmer  street  store 
has  been  discontinued  and  the  stock  removed  to 
Griswold  street,  where  the  store  is  now  being 
conducted  as  the  Pathe  Shop.  E.  J.  LcBourveau 
is  the  manager,  and  the  officers  of  the  corpora- 
tion are  H.  M.  Ness,  Buffalo,  president;  R.  B. 
Adams,  Buffalo,  vicerpresident,  and  George 
Prentis,  Detroit,  secretary.  The  change  took 
place  on  June  1. 

As  jobbers  for  Pathe,  the  Michigan  Drug  Co. 
are  proving  themselves  to  be  business-getters. 


They  have  an  organization  now  covering  the 
entire  State  and  they  are  combing  the  State 
steadily  for  live  dealers. 

There  is  a  great  demand  in  Detroit  for  na- 
tional patriotic  records,  especially  the  "Star 
Spangled  Banner."  The  Victor  record  of  this 
song  by  John  McCormack  has  proved  a  whirl- 
wind success  in  all  of  the  leading  stores. 

Grinnell  Bros.,  who  are  the  Michigan  Victor 
jobbers,  have  nothing  but  encouraging  reports 
to  make,  judging  from  their  sales  sheets,  which 
show  greater  business  than  last  year  by  a  good 
margin.  Both  their  retail  business  in'the  twenty- 
four  stores,  and  the  wholesale  business,  is 
exceptionally  good,  and  their  new  large  ware- 
house building  on  State  street  is  none  too  large. 

The  Operolla  Shop  has  moved  from  Monroe 
avenue  to  State  street,  near  Griswold,  in  this 
city.    It  has  a  very  modern  and  up-to-date  shop. 

Edward  Andrew,  manager  of  the  talking  ma- 
chine department  at  Hudson's,  attended  the  re- 
cent convention  in  Chicago. 

The  Victrola  salesmen  of  the  J.  L.  Hudson 
store  have  bought  liberally  of  Liberty  Bonds. 

The  Edison  Shop  and  the  Frank  Bayley  Music 
store  continue  as  the  only  downtown  places 
where  the  Edison  phonograph  is  sold. 

Every  day  we  hear  of  some  furniture  store, 
druggist  or  jeweler  who  has  added  a  phono- 
graph department  selling  some  one  of  the  newer 
makes,  yet  there  is  no  lessening  in  business  of 
the  better-known  machines.  Apparently  there  is 
business  for  everybody. 


STOP  WINDING!  SAVE  TIME 
AND  ENERGY  FOR  SELLING 


With  a  Motrola  on  your  demonstrating  phonographs  your  salesman 
will  be  able  to  wait  on  more  customers  and  wait  on  them  better.  And 
that  means  increased  sales. 

But  the  Motrola  does  more  than  help  you  sell  more  records  and  phono- 
graphs. It  brings  you  additional  profits  by  selling  other  Motrolas  for 
you. 

We  should  like  to  show  you  the  many  letters  we  have  here  in  our 
office  from  successful  dealers  everywhere  reporting  steady  Motrola 
sales  and  profits. 

WHAT  THE  MOTROLA  DOES 

It  winds  phonographs  by  electricity.  Because  it  winds  the  spring,  it  insures  perfect  time  and  lone. 
Easily  attached  in  place  of  the  winding  handle. 

If  you  are  not  using  and  selling  the   Motrola,  you  are 
passing  up  profits.    Write  today  for  our  offer. 

JONES-MOTROLA,  Inc. 

29-31  West  35th  Street  NEW  YORK 
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It  made  a  Big  Splash  at  the  Chicago  Show — 

THE  READY  FILE 

DEALERS  came— they  saw,  they  were  conquered  by  this  full-grown,  profit-making,  easy- 
selling  talking  machine  necessity. 

THE  READY  FILE  record  system  is  a  hit— the  big  show  proved  that.  Four  hundred  and 
eighty  (480)  Victor  dealers  literally  lined  up  to  get  in  on  it  there.  They  saw  it  was  prac- 
tical, efficient— that  it  creates  a  desire  for  MORE  records.    That  it  makes  PROFITS. 

CAST  your  eye  over  this  list  of  distributers.  Get  your  order  in  now.  Be  ready  for  the 
heavy  fall  demand. 


You'll  Find  Your  Jobber  Here 


RUDOLPH  WURLITZER  CO., 
Chicago,  111. 

W.  F.  FREDERICK  PIANO  CO., 
Pittsburgh,  Pa. 

LANDAY  BROS.,  INC., 
New  York  City. 

W.  D.  &  C.  N.  ANDREWS, 
Buffalo,  N.  Y. 

C.  N.  ANDREWS, 
Syracuse,  N.  Y. 

E.  J.  CHAPMAN, 
Rochester,  N.  Y. 

HEXT  MUSIC  CO., 
Denver,  Colo. 

RUDOLPH  WURLITZER  CO., 
Cincinnati,  Ohio. 

CHAS.  H.  DITSON  &  CO., 
New  York  City. 

BADGER  TALKING  MACHINE  CO., 
Milwaukee,  Wis.  , 

E.  F.  DROOP  &  SONS  CO., 
Washington,  D.  C. 

OLIVER  DITSON  CO., 
Boston,  Mass. 


This  shows  how  the  Ready  Pile  appears  in 
$75  or  .flOO  Victrola 

J.  SAMUELS  &  BRO.,  INC., 
Providence,  R.  I. 

H.  R.  EISENBRANDT  SONS,  INC., 
Baltimore,  Md. 


ECLIPSE  MUSICAL  CO., 
Cleveland,  Ohio. 

W.  H.  BUESCHER  &  SONS  CO., 
Cleveland,  Ohio. 

PERRY  B.  WHITSIT  CO., 
Columbus,  Ohio. 

KNIGHT  CAMPBELL  MUSIC  CO, 
Denver,  Colo. 

MUSICAL  INSTRUMENT 
SALES  CO., 
New  York  City. 

WHITNEY  &  CURRIER  CO., 
Toledo,  Ohio. 

JOHN  ELLIOTT  CLARK  CO., 
Salt  Lake  City,  Utah. 

AMERICAN  PHONOGRAPH  CO., 
Burlington,  Vt. 

TALKING  MACHINE  CO., 
Birmingham,  Ala. 

SANGER  BROS., 
Dallas,  Texas. 

HENRY  HORTON, 
New  Haven,  Conn. 

COLLISTER  &  SAYLE  CO., 
Cleveland,  Ohio. 

H.  A.  WEYMANN  &  SON,  INC., 
Philadelphia,  Pa. 


DEALERS: 


If  you  want  to  handle  a  line  with  REAL 
profit,  write  your  jobber,  NOW,  or  ad- 
dress us. 


OTT^T  T  C1  readil>'at 


THE  READY  FILE  CO.,  Inc. 

INDIANAPOLIS,  IND.,  U.  S.  A. 
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Featuring  the  Musical  Possibilities  of  the 
Xalking  Machine  by  wniiam  Braid  white 


This  is  the  fourth  of  a  series  of  educational  articles  on 
the  Musical  Possibilities  of  the  Talking  Machine  and  how 
they  may  be  utilized  to  increase  sales.  The  fifth  will  ap- 
pear in  next  month's  Talking  Machine  World. — Editor. 

It  is  a  remarkable  fact  that  the  great  war  has 
produced  an  astonishing  demand  for  talking 
machines  among  the  British  and  French  soldiers 
at  the  front.  Types  of  portable  machines,  spe- 
cially constructed  for  exposure  and  hard  usage, 
have  been  developed  by  enterprising  British 
manufacturers  and  have  b;een  sold  in  large 
quantities.  But  the  really  most  interesting  fea- 
ture of  the  whole  matter  is  found  in  examining 
the  lists  of  the  most  popular  records;  that  is  to 
say,  of  those  numbers  which  are  sent  out  to 
the  trenches,  with  these  machines,  in  the  larg- 
est quantities. 

It  ■  is  a  decided  compliment  to  the  natural 
musical  feelings  of  people  in  general  that  the 
suggestive  song,  the  vulgar  dance  and  the  drear- 
ily stupid  "popular  hit,"  do  not  make  up  the 
bulk  of  the  orders  shipped  to"  the  soldiers  who 
are  doing  their  marvelous  work  of  heroism,  who 
are  dying  for  us,  out  . there  in  France.  It  is  a 
fact  as  remarkable  as  it  is  encouraging,  that  the 
taste  of  those  who  are  facing  the  supreme  sacri- 
fice daily  and  hourly  is  a  taste  healthy,  sane, 
cheerful  and  clean.  Old  national  songs,  old  bal- 
lads, the  cheerfully  irresponsible  but  cleanly 
comic  songs  of  the  music  halls,  all  these  are  the 
favorites  of  the  soldier  in  the  trenches  and  be- 
hind the  lines.  In  a  word,  those  who  are  facing 
great  things  and  elemental  facts  are  turning 
for  consolation  to  music  that,  though  it  be  sim- 
ple and  even  crude,  yet  is  genuinely  founded  in 
the  longing  and  aspirations  of  the  human  heart. 
What  the  Public  Wants 

Of  all  the  parrot-cries  that  disgrace  the  intel- 
ligence of  business  men,  the  stale  old  "giving 
the  public  what  it  wants"  is,  by  all  odds,  the 
worst.  It  is  the  worst  because  it  is  the  one 
that  is  never  brought  about.  Suggestive  plays 
arc  excused  on  the  plea  that  .  the  public  de- 
mands them.  Trashy  literature  is  dumped  on 
the  market  because  "the  public  wants  it."  The 
most  hideous  vulgarities  in  music  and  the  dance 
are  cynically  exploited;  again  because  "the  pub- 
lic wants  them."  But  how  fallacious  it  all  is, 
this  stupidity  and  vulgarity!  Did  any  one' ever 
hear  of  public  demonstrations  in  front  of  news- 
paper offices  demanding  vulgar  comic  supple- 
ments or  crazy  scare-heads  or  lying  padding 
of  war  news,  or  sob-sister  raving  over  youthful 
criminals?  Did  any  one  ever  hear  persons  fran- 
tically demanding  suggestive  plays;  or  getting 
up  associations  to  insist  on  the  promotion  and 
spread  of  public  dancing  in  hotels  and  restau- 
rants? 

The  Truth  About  it 

The  fact  is  (now  isn't  it?)  that  vulgar-minded 
men  find  always  a  certain  strong  tendency  on 
the  part  of  the  public  to  respond  to  suggestion 
of  a  more  or  less  crooked  kind.  It  is  found  that 
a  vulgar  idea-takes  on  to  a  certain  extent;  and 
then~all  the  rival  producers,  or  composers,  or 
publishers  rush  to  imitate;  seeing  that  it  is  easier 
to  imitate  one  sort  of  hit  than  to  originate  a  new 
sort.  There  is  your  "public  demand."  The  in- 
herent human  tendency  towards  accepting  what 
is  the  fashion  deceives  us  all  into  supposing  that 
we  are  frantically  insisting  on  that  which  is 
actually  being  shoved  at  us  day  and  night  and 
which  we  could  not  escape  if  we  would. 
War  and  Our  Advantage 

Now  this  country  has  gone  to  war.  Would 
to  God  some  of  our  self-elected  leaders  of  pub- 
lic opinion  would  realize  that  plain  fact  and 
cease  beginning  "no  matter  where  our  sym- 
pathies may  lie,"  etc.  Our  sympathies  have  to 
lie,  henceforth,  with  the  U.  S.  A.,  and  nowhere 
else.  For  we  have  gone  to  war.  During  the 
continuance  of  that  war  many  things  more  or 
less  surprising  and  unusual  will  certainly  hap- 
pen. Some  of  them,  nay  many  of  them,  will  try 
our  souls  and  search  our  true  selves  to  their 


depths.  War  is  no  stupid  play.  It  is  grim, 
serious  business.  But,  are  we  in  the  talking 
machine  trade  going  to  see  that  we  may  turn 
the  events  before  us  to  our  own  perfectly  legiti- 
mate advantage,  and  perform  a  public  service  at 
the  same  time?  It  is  for  us  to  see  this  and  my 
special  purpose  at  present  is  to  show  how  this 
may  be  done. 

The  Changing  Demand 

Let  me  make  the  position  clear.  War  tries 
us.  War  brings  the  realities  before  us  and  shows 
us  the  absurdity  and  the  stupidity  of  much  that 
we  have  sometimes  supposed  to  be  necessary  to 
our  comfort  and  convenience,  not  to  say  to  our 
very  existence.  When  we  are  at  war,  we  begin 
to  think  seriously  about  many  things;  and 
frivolities  begin  to  lose  their  charm.  The  par- 
ticular sort  of  frivolity  which  is  comprised  in 
vulgar,  suggestive  music,  song  and  dance,  is  One 
that  will  surely  disappear  in  the  stress  of  war. 

Suppose  this  happens,  and  suppose  that  the 
present  enormous  demand  for  the  vulgar  and 
trivial  in  talking  machine  records  begins  to  fall 
off,  and  continues  so  to  do,  what  will  be  the 
result  for  trade?  Plainly  we  must  begin  to 
consider  the  substitution  of  other  and  better 
music.  Can  we  do  this?  Indeed  we  can. 
The  Music  That  Inspires 

What  kind  of  music  particularly  is  likely  most 
to  suit  the  real  heart-to-heart  wishes  of  a  people 
at  war?  Surely  the  answer  is  plain.  The  kind 
of  music  that  inspires  to  calmness,  to  courage 
and  to  quiet  confidence  in  the  divine  justice.  It 
is  sure  that  the  coming  months  will  see  a  grow- 
ing demand  for  the  more  serious  music;  but  it  is 
not  at  all  outside  the  bounds  of  possibility  that 
if  we  do  not  look  where  we  are  going  we  may 
make  the  enormous  mistake  of  failing  to  en- 
courage the  use  and  cultivation  of  music.  If 


we,  through  our  own  neglect  and  indifference, 
proceed  to  allow  matters  to  take  their  own 
course,  it  is  certain  that  we  shall  experience  a 
falling  off  in  popular  demand  without  there  be- 
ing anything  else  to  take  the  place  of  what  will 
no  longer  be  wanted.  The  result  will  be  any- 
thing but  pleasant. 

The  Serious  Revival 

Yet  this  need  not  be  for  a  moment.  The  pub- 
lic not  only  can  be -led  to  demand  more  and 
more  largely  the  better,  higher-priced  and  more 
worth-while  records,  but  with  this  demand  will 
come  the  parallel  demand  for  machines.  The 
leading  is  the  important  matter  and  that  is  a 
question  for  each  one  of  us  to  decide. 

It  seems  plain  to  me  that  there  should  be  a 
considerable  revival  of  interest  in  all  that  per- 
tains to  the  more  serious  things  of  life;  but  it 
may  as  well  be  noted  right  here  that  the  Amer- 
ican people  have  hitherto  refused  most  strenu- 
ously to  consider  music  as  serious;  The  demand 
for  such  things  as  talking  machine  records  may 
fall  off  if  the  public  is  not  assisted  to  think  of 
the  matter  more  sanely.  This  encouragement 
to  buy  certain  kinds  of  records  on  account  of 
the  war,  because  we  are  at  war,  is,  I  think,  the 
secret  of  our  success  in  the  talking  machine 
business  during  the  next  few  months  and  per- 
haps for  the  next  year  or  so. 

Now  in  past  articles  I  have  been  talking  of 
"the  musical  possibilities  of  the  talking  ma- 
chine." I  am  still  on  that  subject;  for  it  is  just 
these  unlimited  possibilities  that  may  now  most 
splendidly  be  utilized  for  the  furtherance  and 
advancement  of  our  business  during  these  times. 
There  never  was  a  time  when  the  true  musical 
possibilities  of  the  talking  machine  could  be  so 
advantageously  utilized  as  they  can  be  right  now. 
(Continued  on  page  47) 


PATENT  APPLIED  FOB 


Enclosed  -  type 

Phonograph 

Cabinet 


0$ 


Made  in  two  sizes  to  convert  $15  and  $25 
"Victrolas"  into  large,  enclosed  cabinet  types. 
Improves  appearance.  Front  doors  of  machine 
open  outward  through  the  two 
upper  doors  of  cabinet — the 
four  doors  thus  form  an  oblong 
sound  amplifying  chamber 
that  improves  the  tone.  Provides 
dust-proof  record  compart- 
ment. Machine  remains 
portable.  Your  retail  price  of 
combination  cabinet  and  Vic- 
trola  much  lower  than  that  of 
the  regular  cabinet  type — and 
you  make  a  good  profit. 

Sells  to  present  owners  of  small  ma- 
chines and  to  those  who  cannot  afford 
regular  cabinet  styles.  Meets  the 
competition  of  cheap  machines  and 
takes  the  place  of  a  stand.  Proving 
a  distinct  success   wherever  handled. 

Write  at  once  for  full  information 
and  prices 

The  C.  J.  Lundstrom  Mfg.  Co. 

LITTLE  FALLS,  N.  Y. 

Branch  Office  :  Flatiron  Bldg.,  New  York  City 
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Record  Libraries 


The  B  &  H  FIBRE  NEEDLE  has 
done  more  towards  encouraging  the  col- 
lection of  Record  Libraries  than  any  other 
single  argument  connected  with  the  sale  of 
talking  machine  records. 

It  is  the  only  needle  that  cannot  injure 
the  record,  and  therefore  the  only  logical 
needle  for  the  use  of  the  record  collector. 

The  Record  Collector  is  a  growing 
asset  to  every  dealer. 


The  B  &  H  Fibre  Needle  is  protected  by 
U.  S.  Letters  Patent  and  manufactured  only  by  the 


B  &  H  FIBRE  MFG.  CO. 

33-35  W.  Kinzie  St.  CHICAGO,  ILL. 
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Let  Us  Prove  to  You  Why 

The  Paddack  Diaphragm 

Is  "Better  Than  Mica" 

The  Paddack  Diaphragm  produces  a  sweeter  tone  than  a  mica 
diaphragm,  is  guaranteed  for  the  life  of  the  sound  box  and  requires 
no  testing.    There  are  no  seconds  in  Paddack  Diaphragms,  for 

production  in  our  plant  is  uniform.  Our  factory  facilities  provide 
for  maximum  service  to  our  trade. 

Let  us  send  you  samples  and  prices 

PADDACK  DIAPHRAGM,  Inc.,  451  Hudson  Ave.,  Brooklyn,  N.Y. 


Patented  July  7,  1914 


FEATURING  THE  TALKING  MACHINE 

(Continued  from  page  45) 

To  take  the  obvious  thing  first.  Suppose  we 
go  through  the  catalog  of  Victor  or  Edison  or 
Columbia  or  Pathe  or  other  makers  of  records 
and  look  up  a  general  list  of  all  the  patriotic 
music  we  can  find.  Such  a  list  is  quite  extensive 
when  we  come  to  look  it  up.  Let  us  get  out  our 
stock,  dust  off  all  the  records  we  have  of  a 
patriotic  nature,  and  start  in  by  advertising 
somewhat  like  this  perhaps: 


WAR-TIME  TRIES 
BUT  MUSIC  INSPIRES 

THE  NATION'S  SOUL! 

Do  you  think  the  boys  of  '61  could 
have  marched  and  fought  without  music? 
NOl 

Do  you  think  our  Allies  do  without 
music  in  this  great  war?  NO!! 

Do  you  think  our  own  brave  boys 
whom  Pershing  will  soon  lead  in  France, 
will  do  without  Music?  NO!!! 

Then  perhaps  you  know  that  the  most 
inspiring  patriotic  music  of  the  world  is 
of  our  own  dear  land.  If  you  don't  know 
that,  you  have  a  treat  in  store  for  your- 
self and  your  family. 

The  Blank  Talking  Machine,  with  the 
Blank  Records,  will  bring  you  TO-DAY 
the  world's  finest 

PATRIOTIC  MUSIC 

Read  the  list  below;  then  call  in  and 
make  your  choice! 


Then  make  your  list  of  patriotic  records  to 
follow;  and  if  you  like  you  might  add  this  as  a 
P.  S.:  "Perhaps  you  don't  know  that  our  Allies, 
not  forgetting  the  50,000  American  boys  (and 
girls)  now  in  the  French  Army  or  in  the  hos- 
pitals at  the  front,  or  driving  ambulances,  want, 
call  for,  literally  eat  up,  all  the  American  patri- 
otic records  they  can  get  hold  of.  Why?  Be- 
cause they  are  the  best!" 

Now  I  don't  pretend  that-  this  is  a  perfect 
piece  of  advertisement  writing;  and  any  one 
w+io  does  not  like  it  is  quite  at  liberty  to  im- 
prove it  by  writing  a  better  one  in  place  of  it. 
But  it  gives  an  idea,  and  that  is  the  main  thing. 
Advertising  like  this  will  bring  results. 

Patriotic  Recitals 

Then,  so  long  as  we  are  starting  the  thing 
we  might  as  well  go  further  and  do  it  right. 
A  daily  recital  of  patriotic  music  will  go  well 
and  incidentally  attract  people  who  will,  per- 
haps for  the  first  time,  realize  how  fine  a  musical 
instrument  a  good  talking  machine  is;  realize, 
in  short,  that  it  is. not  only  a  talking,  but  a  sing- 
ing, a  playing,  in  short  a  music,  machine.  Patri- 
otic music  recitals  can  be  given  as  elaborately  as 
you  please,  for  we  all  know  that  the  people  will 
always  come — God  bless  them  for  it — to  any- 
thing that  looks  like  a  flag  rally.  I  don't  mean 
to  suggest  any  cheapening  of  the  flag;  we  have 
had  enough  of  that  and  to  spare  in  the  past.  I 
mean  that  a  patriotic  occasion  of  any  kind,  got 
up  cheerfully  but  with  dignity  and  good  sense/ 


featuring  patriotic  music  in  a  manner  wholly 
without  offensive  commercialism,  will  bring  its 
own  commercial  reward. 

And  I  think  it  w.ould  be  the  best  of  policies 
for  talking  machine  dealers  everywhere  to  fea- 
ture patriotic  music  recitals  and  patriotic  music 
records  whenever  and  wherever  possible. 
And  Religious  Music,  Too 

But  not  only  patriotic  music  is  at  the  moment 
an  asset.  Religious  music  is  equally  valuable 
at  this  time  and  it  happens  that  talking  machine 
record  catalogs  are  quite  rich  in  solos,  quartets 
and  choruses  of  a  religious  character.  Some 
of  the  sweet  old  hymns  like  "Lead  Kindly 
Light,"  some  of  the .  majestic  choruses  like  the 
Hallelujah  from  Handel's  Messiah;  and  many 
others  that  a  search  of  the  catalogs  will  reveal, 
should  be  made  the  subject  of  special  advertis- 
ing drives  just  now.  They  will  sell,  never  fear, 
if  once  they  are  put  forward  rightly. 

One  need  not  fear  to  say  candidly  that  in 
times  of  stress  the  glorious  songs  of  faith  and 
inspiration  that  nerved  our  forefathers  may 
nerve  us  again.  One  need  not  fear  to  say  that 
present  times  demand  a  more  thoughtful  and 
courageous  outlook  on  life  and  that  frivolity  may 
be  put  on  the  shelf  for  a  time.  Then,  following, 
■one  may  list  one's  large  stock  of  fine  religious 
music;  and  see  what  happens. 

For  that  matter,  a  simple  publication  of  spe- 
cial lists  of  such  records,  without  special  com- 
ment, will  certainly  be  effective. 

Patriotic  Opera  Concerts 

Did  you  ever  think  of  the  possibilities  of  a 
"patriotic  opera"  concert?  I  mean  that  there 
are  many  operas  among  the  greatest,  that  deal 
with  patriotic  subjects.  Most  of  these  have  to 
do  with  national  struggles  for  freetlom  and  are 
therefore  most  interesting  at  the  present  time. 
Such  are  Wagner's  Rienzi,  Verdi's  Sicilian  Ves- 
pers, Glinka's  Life  for  the  Czar,  Rossini's  Will- 
iam Tell,  Meyerbeer's  The  Huguenots,  and 
others.  A  recital  made  up  of  selections  from  a 
set  of  such  operas  would  be  extremely  inter- 
esting just  now,  and  careful  perusal  of  the  cata- 


logs of  the  leading  composers  will  enable  a 
proper  choice  to  be  made  without  difficulty. 
Why  Suggestions  Are  Made 

Of  course,  all  these  suggestions  are  made 
principally  with  the  notion  of  getting  dealers 
to  thinking  seriously  about  the  development  of 
their  business  during  war-time.  We  are  a  great 
people,  no  doubt;  but  we  are  most  assuredly  a 
careless  people.  And  we  find  it  hard  to  adjust 
ourselves  to  the  understanding  that  we  are  at 
war  and  that  things  simply  do  not  go,  during 
war-time,  as  they  go  during  peace.  But  it 
might  as  well  be  realized  now,  as  later  on,  that 
the  office  of  music  is  never  more  important  than 
during  times  of  war,  that  the  talking  machine 
is  the  musical  instrument  peculiarly  the  best  for 
war-time  and  that  the  musical  possibilities  of 
that  machine  appeal  during  such  times  more 
strongly  than  at  any  other  time,  simply  because 
war-tried  peoples  have  less  patience  with  frivol- 
ity and  more  desire  for  what  is  fine  and  great. 
Now,  good  music  shows  off  the  possibilities  ol 
the  talking  machine  as  no  stupid  stuff  ever  does. 
One  gets  hideously  tired  of  the  cling-clang  of 
fox-trots;  but  one  never  gets  tired  of  Caruso,  of 
Galli-Curci  or  of  Gluck.  For  my  part,  when 
the  war  cloud  hangs  too  low  and  the  heart  is 
tired  through  with  its  horrors  and  the  whole 
world  seems  under  a  black  pall  of  depression, 
the  glorious  tones  of  Clara  Butt  singing  "Ol 
Rest  in  the  Lord"  are  the  finest'  of  medicines. 
And  that  is  the  sort  of  power  your  talking  ma- 
chines can  give  in  these  days  of  trial. 

Let  us  all  feature  the  musical  possibilities  of 
the  talking  machine;  and  do  it  in  ways  calcu- 
lated to  fall  in  with  the  spirit  of  the  times. 


GIVING  RECITALS  IN  SCHOOLS 


W.  J.  Benjamin,  Vandergrift,  Pa.,  is  now  giv- 
ing a  special  series  of  Victor  demonstrations  in 
the  public  schools  of  that  place  with  very 
satisfactory  results.  Miss  Wood,  of  the  W.  F. 
Frederick  Piano  Co.  educational  department,  is 
assisting  in  the  work. 


SLIP  THEM  IN  A 


The  Easiest  Way 
To  Handle  Records 

Gets  the  record  you  want  in  an  instant.  No 
hunting  through  or  handling  of  other  rec- 
ords. With  the  "Crip-N"  Record  File  a  light 
touch  of  the  finger  performs  the  whole  op- 
eration of  placing  the  record  in  your  hand 
ready  for  the  machine.  Nothing  could  be 
simpler  or  more  efficient. 

A  simple  demonstration  is  sufficient  to 
convince  your  customer  that  the  "Crip-N" 
File  fills  his  real  need  for  an  easy  and  quick 
method  of  handling  his  records. 

Adapted  for  Victor,  Columbia,  Vocalion 
and  Pathe  10-  and  12-inch  records. 

Send  for  Catalog  and  dealers'  special 
proposition.    It  will  interest  you. 

CRIPPEN-RASE  CO.,  Inc.,  &^T£ff?: 


Cub 
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1902 


1917 


WE  ARE 


15  YEARS  OLD 


JOHN  L.  SPILLANE 

Assistant  Secretary 


FRED  P.  OLIVER 

Vice-President  and  Gen'l.  Mgr. 


J.  NEWCOMB  BLACKMAN 
President  and  Treasurer 


FRANK  ROBERTS 
Secretary 


JAMES  F.  ASHBY 
Assistant  Treasurer 


OFFICERS  OF  THE  BLACKMAN  TALKING  MACHINE  CO.,  NEW  YORK 


FIFTEEN  YEARS  AGO  on  May  1,  1902,  after  a  previous  experience  of  five  years  in  the  Talking  Machine 
Business,  J.  NEWCOMB  BLACKMAN  established  the  BLACKMAN  TALKING  MACHINE  CO.,  as  a  JOB- 
BER at  19  Beekman  Street,  New  York. 

He  started  in  a  Modest  Way,  in  a  Small  Store,  with  Small  Capital  and  Two  Employes,  but  with  a  Firm  Con- 
viction that  he  would  succeed  and  that  no  work  would  be  too  hard  that  would  make  success  possible. 

A  BIG  BROAD  POLICY  was  adopted,  supported  by  very  little  "WISHBONE,"  but  a  determined  "BACK- 
BONE." It  was  a  policy  of  "A  SQUARE  DEAL  FOR  ALL."  A  policy  not  to  attempt  too  much  at  once,  to  be 
honest  and  conservative  in  buying-  and  selling  and  not  to  "plunge." 

The  confidence  of  everybody  was  sought,  and  Mr.  Blackman  decided  not  to  sell  any  goods  he  could  not 

stand  back  of. 

The  first  six  months  was  "HARD  SLEDDING,"  but  at  the  end  of  the  first  year  success  was  assured  and  each 
year  since  has  shown  a  STEADY  and  HEALTHY  GROWTH. 

The  sales  for  last  year,  ending  April  30,  1917,  are  32  TIMES  those  of  the  FIRST  YEAR,  and  those  of  the  one 
month  only,  DECEMBER,  1916,  were  4  TIMES  the  ENTIRE  FIRST  YEAR'S  SALES. 

We  beli  eve  this  indicates  that  the  "BLACKMAN  POLICY"  is  a  good  one  and  that  the  trade  that  supports 
such  a  Policy  is  a  good  trade.  We  want  the  "BEST  POLICY"  and  therefore  complaints  and  suggestions  will  al- 
ways receive  careful  attention. 

"BLACKMAN  SERVICE"  must  always  be  the  BEST  we  know  how  to  make  it. 

J.  NEWCOMB  BLACKMAN,  the  founder,  head  and  controlling  owner  of  the  business,  tenders  his  sincere 
thanks  and  appreciation  to  all  patrons,  creditors,  employes  and  others  who  have  contributed  to  the  success  of  the 
business,  and  pledges  himself  to  continue  the  "BLACKMAN  POLICY"  of  the  last  15  years,  or  any  Policy  that 
will  make  for  "Honest  Dealing"  and  "Reciprocity  Square  Deal"  for  all. 


Talking  Machine  Co. 

Chambers  St.    near  church  st.  New  York 

"EXCLUSIVE  VICTOR  DISTRIBUTORS" 
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PITTSBURGH  ASSOCIATION  COMBATS  FALSE  ECONOMY 

Launches  Advertising  Campaign  to  Mold  Public  Opinion — Planning  Other  Activities — Trade  Well 
Represented  on  Business  Extension  Tour — Excellent  Reports  From  Jobbers  and  Retailers 

Action  will 


Pittsburgh,  Pa.,  June  6. — The  talking  machine 
trade  is  uniformly  active  in  the  Pittsburgh  ter- 
ritory, jobbers  and  retail  dealers  alike  report- 
ing a  nice  increase  in  business  over  the  same 
period  of  last  year.  Record  sales  are  reaching 
very  satisfactory  proportions,  and  the  success 
of  the  present  whirlwind  campaign  on  patriotic 
numbers  has  passed  all  expectations.  The 
larger  supplies  of  both  machines  and  records 
has  enabled  distributors  to  more  effectively  meet 
the  demand,  and  in  general  there  has  been  a 
marked  improvement  in  this  direction. 

The  dealers  throughout  this  section,  in  co- 
operation with  the  Talking  Machine  Dealers' 
Association,  have  launched  a  timely  advertising 
drive  to  establish  the  fact  in  the  minds  of  the 
public  that  "economy"  should  not  apply  to  such 
a  vital  necessity  and  refining  influence  as 
music,  and  the  talking  machine  in  particular. 
The  trade  is  featuring  this  point  strongly  and 
with  good  result. 

At  a  recent  luncheon  of  the  Talking  Machine 
Dealers'  Association  in  the  Fort  Pitt  Hotel,  the 
chief  discussion  centered  around  the  possible 
effects  of  the  war  upon  trade  conditions,  and  the 
plans  were  made  for  the  advertising  propaganda 
now  being  carried  on.  At  this  meeting  an  in- 
terest table  compiled  by  a  committee  of  the  or- 
ganization, was  officially  adopted  and  distributed 
among  the  members.  This  table  is  designed 
to  furnish  for  dealers  a  quick  and  uniform 
method  of  computing  interest  on  talking  ma- 
chine sales  for  any  given  period. 

Arrangements  are  under  way  for  a  big  spe- 
cial meeting  of  the  Talking  Machine  Dealers' 
Association  on  Tuesday  evening,  June  12,  in 
the  auditorium  of  the  Standard  Talking  Machine 
Co.  Building.  Efforts  are  being  made  to  bring 
together  the  entire  membership  of  the  asso- 
ciation on  this  occasion,  and  a  number  of  im- 
portant matters  are  to  be  considered.  Among 
other  topics  to  be  discussed  will  be  the  special 


war  tax  upon  musical  instruments, 
also  be  taken  upon  the  proposed  exchange  rec- 
ord bureau  among  the  dealers  composing  the 
association.  Plans  will  be  perfected  at  this 
time  for  the  annual  picnic  to  be  held  this  sum- 
mer. The  meeting  will  be  brought  to  a  close 
with  a  dinner  served  in  the  Standard  rooms. 

The  talking  machine  trade  was  represented  on 
the  seventeenth  annual  trade-extension  tour  of 
the  Pittsburgh  Chamber  of  Commerce,  May  15 
to  18,  by  J.  Fisher,  manager  of  the  C.  C.  Mellor 
Co.  talking  machine  department,  and  J.  C. 
Roush,  president  of  the  Standard  Talking  Ma- 
chine Co.,  and  Wallace  Russell,  advertising  man- 
ager of  the  same  firm.  In  the  interest  of 
Pittsburgh  products  the  large  party  made  a 
400-mile  trip  to  many  points  in  western  Penn- 
sylvania, West  Virginia  and  Ohio,  where 
brilliant  receptions  were  tendered  them  by  the 
various  trade  and  civic  bodies.  The  special 
train,  elegantly  furnished  and  equipped,  was  be- 
decked with  American  flags,  and  "Speed  Up" 
was  the  slogan.  Messrs.  Fisher,  Roush  and 
Russell  tendered  glad  hands  and  distributed  at- 
tractive Victor  souvenirs.  They  played  an  im- 
portant part  in  making  the  tour  one  of  the 
most  distinctly  successful  in  the  history  of  the 
Chamber. 

Manager  K.  Mills,  of  the  Columbia  Grapho- 
phone  Co.,  reports  a  gratifying  volume  of  busi- 
ness and  states  that  general  conditions  are  quite 
satisfactory  among  the  Columbia  dealers  in  this 
district.  Mr.  Mills,  who  assumed  charge  of  the 
Columbia  branch  a  little  over  a  month  ago,  suc- 
ceeding Lambert  Friedl,  is  enthusiastic  over,  the 
summer  and  autumn  outlook  in  Pittsburgh. 

H.  L.  Fields,  formerly  identified  in  an  impor- 
tant sales  capacity  with  a  Des,  Moines,  la., 
manufacturing  concern,  has  been-  appointed  as- 
sistant to  Manager  Mills. 

H.  L.  Ireland,  formerly  assistant  manager  of 
the  Columbia  branch,  has  become  city  sales  rep- 


resentative. Mr.  Ireland  is  widely  and  favor- 
ably known  in  the  trade  here,  and  he  is  as- 
sured of  much  success  in  entering  upon  his 
new  duties. 

The  Standard  Talking  Machine  Co.  has  in- 
augurated, among  other  unique  features  of  its 
elaborate  "Standard  Service  Department,"  a 
series  of  .  sales  letters  for  Standard  dealers. 
These  letters,  setting  forth  the  attractiveness 
of  the  new  monthly  records,  are  printed  and 
multigraphed  in  the  Standard  plant,  and  are  be- 
ing sold  to  dealers  at' cost. 

J.  C.  Roush,  president  of  the  Standard  Talk- 
ing Machine  Co.,  leaves  June  11  for  a  business 
trip  in  the  East. 

French  Nestor,  the  manager  of  the  Standard 
Talking  Machine  Co.,  spent  several  days  in 
Cleveland,  O.,  during  the  week  of  May  28  in 
the  interests  of  Standard  business. 

Gustave  A.  Greisbach,  for  several  years  one 
of  the  mainstays  of  the  sales  force  of  the  W.  F. 
Frederick  Piano  Co.  retail  talking  machine  de- 
partment, has  joined  the  colors  with  the  Signal 
Corps  of  the  Eighteenth  Regiment  Pennsyl- 
vania National  Guard. 

F.  S.  Samuels,  progressive  Victor  talking  ma- 
chine dealer  of  Bedford,  Pa.,  attended  the  Chi- 
cago music  trades  convention,  and  from  there 
went  to  Kalamazoo,  Mich.,  where  he  is  spending 
ten  days. 

The  Woodlawn  Talking  Machine  Shop,  Wood- 
lawn,  Pa.,  has  installed  two  handsome  new  dem- 
onstration parlors.  Manager  Raymond  Rew- 
bridge  reports  business  steadily  expanding  and 
the  outlook  favorable. 

Ray  Veiock,  president  of  the  Veiock  Music 
Co.,  New  Brighton,  Pa.,  has  purchased  an  at- 
tractive Buick  automobile  and  is  using  same  to 
good  advantage  in  securing  talking  machine 
business.  Mr.  Veiock  reports  trade  quite  activf 
and  conditions  good  in  his  locality. 

Sarah  Horner,  one  of  the  owners  of  the 
Rochester  Music  Co.,  Rochester,  Pa.,  prominent 
Victor  dealers,  was  a  recent  visitor  at  the  W.  F. 
Frederick  Piano  Co.,  wholesale  department, 
Pittsburgh. 


Acme  Die-Casting  Process 
Solves  a  Problem  for 
Phonograph  Makers 

Acme  Die-Casting  engineers  have  worked  ont  the  prob- 
lem of  producing  tone-arms  that  will  meet  the  specifications 
of  all  manufacturers.  Ideas  and  designs  originated  by  us  have 
been  widely  followed  in  the  trade. 

The  usual  tone-arm  construction  produces  a  sharp  angle, 
at  the  inner  curve  of  the  elbow,  to  permit  withdrawing  the 
steel  cores  in  the  die.  At  the  request  of  Phonograph  experts 
who  wished  a  smooth,  even  tone-chamber  without  sharp 
angles  we  produced  tone-arms  a  few  examples  of  which  are 
here  illustrated — cut  in  half  to  show  the  construction. 


Acme  Die-Castings  in  Aluminum  or  White  Metal  Alloy 


The  Acme  organization  aims  to  "serve"— to  furnish 
you  with  the  product  you  specify  and  want.  Acme 
Die-Cast  parts  are  smooth,  clean  and  free  from  surface 
imperfections.  There  are  more  Acme  Die-Castings 
used  in  the  Phonograph  trade  than  all  others  combined. 
This  can  only  be  explained  by  the  Merit  of  the  service. 
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MAKING  THE  TALKING  MACHINE  DEALERS  MAIL  LIST  PAY 

List  Must  Be  Up-to-Date— Dead  Names  Removed— Keeping  in  Touch  With  Visitors  to  Store — 
Prizes  for  Names — Utilizing  Telephone  Directory — Other  Pointers 

First  of  all  find 


Every  dealer  is  interested  in  the  question  of 
expanding  his  domain  of  trade,  and  there  is 
no  topic  of  greater  interest  in  that  connection 
than  that  of  making  the  mailing  list  pay.  Next 
to  personal  intercourse,  the  mail  can  be  used 
most  advantageously  in  developing  interest  in 
one's  store,  but  the  mailing  list  must  be  handled 
intelligently  in  order  that  satisfactory  results 
may  be  obtained. 

A  talking  machine  dealer  who  claims  to  be 
making  money  through  the  use  of  his  mailing 
list  claims  that  personal  attention  to  the  end 
that  the  list  is  kept  up-to-date  is  absolutely 
necessary.  Dead  names  on  a  list  means  loss 
of  money,  while  every  name  left  off  robs  the 
store  of  potential  sales.  It's  the  live  names  that 
count. 

In  an  article  in  the  Columbia  Record  the 
writer  tells  in  part  how  he  keeps  his  list  up-to- 
date.  He  encourages  his  sales  people  to  take  the 
names  and  addresses  of  all  persons  who  enter 
the  store.  Monthly  prizes  are  offered  to  the 
salesmen  who  secure  the  largest  number  of 
addresses.  Customers  with  whom  the  salesmen 
are  well  acquainted  are  asked  to  make  out  a 
list  of  talking  machine  owners  among  their  ac- 
quaintances so  that  they  may  be  circularized 
to  the  end  that  record  trade  is  developed.  This 
writer  adds  that  the  success  or  failure  of  many 
dealers  is  in  direct  ratio  to  their,  knowledge  of 
the  whereabouts  of  talking  machine  owners  in 
their  zones.  It  is  a  factor  of  great  importance 
in  the  development  of  the  business.  The  writer 
then  expatiates  thus: 

"Before  giving  you  a  few  hints  on  how  to 
keep  your  lists  I  want  to  say  that  there  is  noth- 
ing like  a  personal  letter  to  keep  a  prospect 
interested  in  your  proposition. 

"In  cases  where  I  consider  the  chances  of  a 
sale  good,  I  always  follow  up  with  a  friendly 
informative  letter  that  brings  him  into  my  store. 

"My  first  rule  is:  'Know  as  much  as  possible 


about  everybody  on  the  list!' 
out  about  his  financial  standing.    What  kind  of 
a  position  does  he  hold?    Is  he  good  or  bad  pay? 

"In  small  towns  it  is  comparatively  easy  to 
find  out  all  about  a  prospect.  Does  he  own  his 
own  business?  If  a  farmer,  is  he  an  owner  or 
a  tenant?  Has  he  children?  What  is  his  all 
around  reputation  for  honesty  and  reliability? 
Go  over  your  list,  name  by  name,  mark  the 
doubtful  ones  and  find  all  of  these  things  out. 
In  the  city  as  well  as  country  communities  the 
polling  lists  furnish  you  names. 

"Read  local  papers  carefully.  In  news  and 
society  columns,  in  engagement  and  marriage 
notices,  in  court  news,  are  the  names  of  hun- 
dreds of  good  prospects  in  the  course  of  the 
year. 

"In  city  centers  get  names  from  telephone  di- 
rectory and  occupations  from  city  directory.  It 
is  a  good  rule  to  'Blue  Book'  lists  of  club  mem- 
bers. Names  of  automobile  owners  represent 
persons  of  buying  power.  City  dealers  who  can 
get  hold  of  lists  of  gas  and  electricity  buyers 
have  valuable  names.  Of  course,  all  these  names 
are  quite  apart  from  the  names  of  persons  who 
visit  your  store. 

"In  compiling  your  mailing  list  take  a  map  of 
your  city  and  divide  your  territory  into  zones. 
It  isn't  wise,  always,  to  judge  a  prospect  by  the 
part  of  the  city  he  lives  in  or  the  rent  he  pays, 
but  this  should  be  taken  into  consideration. 
It  isn't  good  policy  to  ignore  the  poorer  dis- 
tricts and  build  your  list  entirely  around  the 
names  of  people  who  live  in  'swell'  neighbor- 
hoods and  pay  high  rent,  but  it  gives  you  a  good- 
line  on  the  ability  of  these  people  to  buy  and 
pay  for  Columbia  records  and  Grafonolas. 

"Some  dealers  make  it  a  practise  to  circular- 
ize salaried  persons,  like  teachers,  public  officials 
all  people  in  the  clerical  and  executive  class, 
rather  than  the  wage  earners,  but  I  find  that 
workmen  in  the  shops  and  factories,  for  in- 


Read  thetrade-mark 
carefully,  hear  the  machine,  and 
you'll  agree  that  it  is  truly 
The  World's  M  usical  Instrument. 

Send  for  our  special  proposition 

HOFFAY  TALKING  MACHINE  CO.,  Inc. 


3  WEST  29TH  STREET 


NEW  YORK  CITY 


stance,  are  often  very  good  prospects  and  ap- 
preciate music  in  their  homes.  I  wouldn't 
ignore  them  if  I  were  you.  People  with  fixed 
incomes  can  be  depended  upon  to  meet  in- 
stalment plan  payments  a  little  more  regularly 
than  a  workman  who  is  liable  to  be  laid  off 
when  there  is  a  dull  time  in  his  industry.  But, 
in  cash  business,  one  man's  money  is  as  good 
as  another's. 

"To  sum  it  all  up,  you  have  the  names  of  all 
prospects  on  your,  mailing  list  and  then  follow 
them  up  persistently  until  you  get  them  into 
your  store." 

As  a  last'  admonition  you  must  follow  them 
up  with  dogged  perseverance  to  get  the  biggest 
possible  percentage  of  business.  Quitters  rarely 
have  any  success  in  resorting  to  the  mails. 


ANNOUNCES  CHANGE  OF  NAME 

The  Independent  German-American  Talking 
Machine  Co.,  manufacturers  of  phonograph  mo- 
tors and  accessories  at  54  Bleecker  street,  New 
York,  have  applied  to  the  Supreme  Court  for 
elimination  of  the  words  "German-American" 
from  the  company  name  in  view  of  the  present 
political  situation.  The  company  will  be  known 
in  the  future  as  the  Independent  Talking  Ma- 
chine Co.,  Inc. 


Be  your  own  traffic  cop — and  keep  the  "go 
ahead"  sign  in  force  constantly.  . 


New  Proposition 

Exclusive  Territory  for  Dealers — Act  Quick! 


On  ana  after  July  1st  the  Stewart 
Phonograph,  Model  C,  will  be  sold 
through  selected  and  exclusive  deal- 
ers only. 

Applications  are  now  being  re- 
ceived. Many  of  the  most  aggressive 
dealers  are  arranging  to  establish  a 
Stewart  Phonograph  Department 
and  propose  to  make  the  Stewart 
an  important  feature  of  their  busi- 
ness. 

This  announcement  will  bring  ap- 
plications from  dealers  everywhere. 
If  you  want  to  take  advantage,  of 
our  very  attractive  "exclusive  dealer 
proposition," — act  quickly  !  Don't 
delay — or,  you  may  be  too  late.  Pref- 
erence will  be  given  to  our  present 


dealers  if  their  applications  are  re- 
ceived promptly. 

The  Stewart  Phonograph  is  a  big 
money  maker.  With  our  new  dealer 
proposition  it  will  prove  even  more 
profitable  for  progressive  dealers. 

The  demand  for  Stewart  Phono- 
graphs is  already  big  and  is  increas- 
ing very  rapidly. 

The  Stewart  Phonograph  fills  a 
big  gap  in  the  musical  instrument 
field. 

It  places  within  the  reach  of  mil- 
lions of  families  with  moderate 
means,  a  popular  priced  phonograph 
which  is  acknowledged  to  be  nothing- 
short  of  marvelous. 

It  has  volume  and  quality  of  tone 
unsurpassed  by  any  other  popular 


priced  phonograph.  It  will  play 
every  record  of  any  size,  make,  or 
price. 

Every  mechanical  feature  has  been 
developed  to  the  highest  possible 
point. 

The  Stewart  Phonograph  is  an  all- 
year-around  article.  A  dealer  can 
sell  Stewart  Phonographs  in  the 
summer  as  well  as  in  the  winter. 

Right  now  there  is  a  great  big 
demand  for  the  Stewart  Phonograph. 
It  is  exactly  what  people  want  for 
summer  use.  Just  the  thing  for  va- 
cation trips,  picnics,  auto  parties, 
summer  homes,  camping,  boating 
parties,  impromptu  dances,  etc. 

Mounted  in  a  carrying  case,  as 
shown  in  small  cut,  the  Stewart  is 


especially  desirable.  It  can  be  used 
anywhere — any  time — for  any  pur- 
pose. 

Can't  you  see  the  possibilities  the 
Stewart  Phonograph  holds  for  you? 
It  is  a  big  seller  now.  A  big  market 
exists.  It  is  only  up  to  active,  live 
dealers  to  supply  the  demand. 

If  you  want  to   g  fl 

get  in  on  the 
g  r  o  u  n  d  floor 
write  or  wire  at 
once  for  our  ex- 
clusive dealer 
p  r  o  p  o  s  i  t  i  to  n. 
Don't  put  it  off 
and  let  someone 
else  beat  you  to 
it. 


STEWART  PHONOGRAPH  CORP.,  327  Wells  Street,  CHICAGO,  ILLINOIS 
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BUSINESS  FOR  MAY  IN  BALTIMORE  SOMEWHAT  UNEVEN 

Dealers  Divided  Regarding  Prospects  With  Optimists  in  Majority — Heath's  Encouraging  Report 
— Droop's  Good  Showing  for  May — Difficult  Still  to  Get  Machines — Big  Call  for  Patriotic  Records 


GETTING  ON  IN  BUSINESS 


No  Rules  in  "Getting  Along,"  It  Is  a  State  of 
Mind,  Says  a  Man  Who  Knows 


Baltimore,  Md.,  June  7. — The  talking  machine 
business  for  the  month  of  May  just  closed  was 
not  quite  as  good  as  last  May  with  some  of  the 
distributors,  while  it  showed  up  a  good  average 
with  others  over  the  corresponding  month  of 
last  year.  Distributors  found  many  of  the  re- 
tailers in  a  curious  frame  of  mind.  Some  of 
them  held  back  ordering  for  a  time  and  could 
not  be  induced  to  see  the  handwriting  that  busi- 
ness was  bound  to  increase.  Q.thers,  believing 
that  the  coming  season  will  be  an  exceptionally 
good  one,  went  right  ahead  and  placed  orders 
for  as  many  machines  as  they  could  possibly 
handle.  A  canvas  of  the  retail  trade  showed 
that  the  "first  part  of  the  month  business  did 
not  show  as  well  as  it  had  been,  but  toward  the 
middle  of  the  month  it  came  back  strong,  and 
dealers  who  were  beginning  to  lose  faith  once 
more  became  optimistic.  Record  business  was 
very  good  with  most  of  the  dealers,  and  this 
was  due  to  the  fact  that  dealers  have  now  a 
pretty  good  assortment  of  records.  In  fact  the 
dealers  throughout  the  section  are  for  the  first 
time  in  a  long  period  satisfied  with  their  supply 
of  records,  which  are  able  to  meet  the  demand 
of  all  of  the  trade. 

A.  J.  Heath,  manager  of  the  Columbia  Grapho- 
phone  Co.  for  this  territory,  returned  last  week 
from  a  trip  through  North  Carolina,  Virginia 
and  West  Virginia.  Mr.  Heath  is  in  a  highly 
optimistic  frame  of  mind,  and  declared  that  if 
the  crops  through  that  section  ,bore  out  expec- 
tation it  would  be  a  great  season  for  business. 
Continuing  Mr.  Heath  said:  "For  a  time  many 
of  the  dealers  in  various  sections  of  this  city 
and  in  the  territory  in  this  section  could  not  be 
induced  to  take  on  the  proper  stock.  Others 
having  faith  in  the  business  did  not  make  any 
change  in  their  orders  for  this  time  of  the  year, 
and  many  of  them  increased  their  demands. 
The  dealers,  who  held  back  at  .the  start  came 
through  with  their  orders  toward  the  latter 
part  of  the  month.  Business  for  the  month 
stayed  ahead  of  the  same  month  of  last  year, 
but  the  average  increase  was  not  as  great  for 
May,  1917,  as  it  was  for  the  other  months  of 
this  year.  But  I  feel  sure  in  saying  that  the 
year  is  going  to  be  a  big  one,  and  the  fall 
business,  which  will  be  with  us  in  a  few  months, 
will  be  greater  than  ever." 

W.  C.  Roberts,  for  E.  F.  Droop  &  Sons  Co., 
Victor  distributors,  stated  that  the  month  of 
May  was  'behind  the  same  month  last  year,  but 
he  looks  forward  to  a  big  month  for  June.  He 
said  that  the  indications  were  for  big  retail 
business  during  the  month,  and  now  that  ma- 
chines and  records  were  coming  through  in  bet- 
ter shape,  conditions  warrant  an  optimistic 
view.  Record  sales  and  collections  have  both 
been  good  during  the  month. 

W.  B.  Turlington,  of  Sanders  &  Stayman  Co., 
Vocalion  distributors,  is  pleased  with  the  way 
business  continues,  and  he  believes  that  this 
year  will  show  -a  fine  business,  record.  He  is 
taking  in  all  bf  the  machines  and  records  that 
he  can  get  hold  of,  and  so  firm  is  his  faith  in  the 
future  of  the  business  that  he  has  been  watch- 
ing the  market  closely  to  stock  up. 

Jesse  Ro^enstein,  for  the  National  Piano  Co., 
distributors  for  the  Pathe  line,  reports  a  good 
month's  business  and  expects  it  to  continue  good 
through  the  month  of  June.  Machines  and 
records  are  both  coming  in  better.  Eddie 
Rosenstein,  who  looks  after  the  wholesale  busi- 
ness for  the  firm,  says  the  prospects  loom  big 
for  the  rural  territory. 

I.  Son  Cohen,  of  Cohen  &  Hughes,  Victor 
distributors,  says  that  despite  the  let  up  in  cer- 
tain quarters  the  Victor  Co.  is  still  unable  to 
turn  out  sufficient  machines  to  take  care  of  the 
demand.  Mr.  Cohen  spent  several  week  ends 
in  New  York,  and  at  Camden,  Victor  headquar- 
ters, in  an  effort  to  get  more  machines  to  take 
care  of  his  customers.  Mr.  Cohen  reports 
May  business  exceeding  that  of  the  same  month 
of  1916,  and  he  looks  forward  to  good  business 
this  fall. 


C.  B.  Noon,  manager  of  the  music  depart- 
ment of  The  Hub  and  Hecht  Brothers  &  Co. 
Furniture  House,  reports  a  good  retail  business 
at  both  stores.  Mr.  Noon  feels  that  business 
is  going  to  continue  to  pick  up  and  show  good 
returns  throughout  the  balance  of  the  year.  M. 
J.  Rogers,  who  is  Mr.  Noon's  assistant  in  the 
Victrola  department  at  The  .Hub,  is  in  New 
York,  and  will  visit  the  Victor  factories  and  get 
closer  to  the  construction  of  both  machines  and 
records  and  other  details. 

Business  with  the  Victrola  department  of  the 
Mann  Piano  Co.  was  pretty  good  for  the  month. 
Mr.  Mann  expects  the  summer  months  to  show 
very  good,  and  he  looks  forward  to  a  good  fall 
business. 

Throughout  the  city  there  is  still  a  big  de- 
mand for  the  popular  and  patriotic  records. 
There  is  also  some  demand  for  the  patriotic 
airs  of  our  "Allies,"  especially  the  French  Na- 
thonal  Anthem. 


An  expert  on  business  declares  that  he  has 
received  a  letter  from  a  young  man  who  says 
he  is  just  going  into  business  with  another 
young  man  and  he  wants  some  rules  for  "get- 
ting along"  with  his  partner.  He  answered: 
There  are  no  rules.  "Getting  along"  is  a  state 
of  mind.  This  state  of  mind  consists  in  seeing 
the  business  itself  as  a  whole,  not  as  yourself 
or  your  partner,  but  as  an  institution.  Do  not 
work  for  yourself.  Do  not  work  for  your  part- 
ner. Wor*k  for  the  business.  Keep  closely  in 
mind  the  oneness  of  the  institution. 

If  you  work  for  the  institution,  and  your  part- 
ner works  for  it,  then  the  institution  will  pros- 
per to  the  individual  profit  of  both  of  you.  If 
you  and  your  partner  get  this  mental  attitude — ■ 
the  oneness  of  the  business,  that  what  is  for 
the  -good  of  the  business  as  a  unit  is  for  the 
profit  of  each,  then  there  will  be  no  object  in 
one  taking  any  advantage  over  the  other. 


Speed! 

— one  of  the  prime  requisites  of  good 
Victor  distributing  service,  is  a  point 
upon  which  our  organization  lays 
particular  stress. 

In-so-far  as  stock  permits,  all  orders 
are  shipped  the  same  day  as  received. 

This  is  accomplished  without  sacri- 
fice as  regards  accuracy  in  filling  the 
order  and  care  in  packing. 


The  Oldest  Victor  Distributors  in  the  South  West 


KANSAS  CITY,  MO. 
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CRESSEY    &  ALLEN 

VICTOR  DISTRIBUTORS 
PORTLAND  MAINE 


GETTING  PEOPLE  IN  YOUR  STORES 

How  E.  F.  Waits,  of  Corinth,  Interests  Pedes- 
trians in  His  Line  of  Talking  Machines 

Corinth,  Miss.,  June  2. — There  are  many  ways 
in  which  to  attract  the  attention  of  the  pedes- 
trian, thereby  enticing  him  into  your  store,  but 
one  of  the  most  unique  and  at  the  same  time  an 
exceedingly  efficient  means  of  attaining  this_re- 
sult  has  been  devised  by  E.  F.  Waits. 

Mr.  Waits,  who  is  a  jeweler,  handling  both 


Window  Which  Attracts  the  Pedestrian's  Ear 

Columbia  and  Victor  products,  is  a  man  of  un- 
usual ability,  and  aggressive  ideas.  He  has 
worked  out  and  installed  in  his  store  a  dem- 
onstrating machine  that  when  played,  can  be 
heard  for  blocks  around,  or  controlled  so  that 
just  the  right  volume  is  in  evidence  to  attract 
the  pedestrian  directly  in  front  of  his  store.  An- 
other very  unique  "feature  is  that  when  playing 
loudest,  there  is  no  sound  in  the  store,  but 
volume  enough  outside  to  overcome  all  the 
noise  of  the  street  traffic. 

It  will  be  noticed  in  the  accompanying  photo- 
graph that  just  above  the  "Note  the  Notes"  sign 
is  seemingly  an  innocent  ventilating  system  for 
the  store,  but  in  reality,  both  of  these  sections 
represent  the  "bell"  of  the  horn,  and  the  slats 
or  . leaves  are  controlled  by  a  lever  in  the  store, 
thereby  allowing  the  operator  to  vary  the  vol- 


ume of  sound  at  his  will.  The  horn  itself  is 
about  five  feet  deep  with  a  connection  running 
down  to  the  machine.  Connected  to  this  same 
operating  base  is  another  tone  arm  and  repro- 
ducer which  runs  up  to  a  similar  horn,  but 
much  smaller,  inside  the  store.  Mr.  Waits 
uses  this  to  demonstrate  nearly  all  of  his  rec- 
ords, and  it  has  the  advantage  of  sending  forth 
the  melodious  tones  out  into  the  street,  at  the 
same  time  he  is  playing  for  his  record  customer 
in  the  store.  Although  there  are  two  repro- 
ducers in  contact  with  the  same  record,  there  are 
no  conflicting  sounds  at  all. 

Another  very  good  feature  about  this  ingen- 
ious device  is  the  very  good  advertising  Mr. 
Waits  gets  from  it.  When  the  slats  are  closed 
you  behold  two  instruments  painted  on  them. 
Hearing  the  music,  the  innocent  passerby  nat- 
urally looks  up  to  discover  where  the  music  is 
from,  sees  the  "Note  the  Notes,"  remembers 
what  record  he  wants  and  promptly  goes  in. 

Conditions,  generally  speaking,  are  very  much 
improved  in  this  section,  and  every  one  is  very 


optimistic.  Taking  the  high  price  that  cotton 
brought  this  year  and  the  outlook  for  the  most 
attractive  prices  for  every  kind  of  farm  product, 
the  future  seems  to  hold  very  alluring  possi- 
bilities. Record  buying  has  been  stimulated, 
and  a  larger  percentage  of  machines  sold  this 
spring  than  heretofore  have  also  helped  business. 

Mr.  Waits  looks  more  to  the  sale  of  the 
higher  class  of  records,  carrying  a  very  good 
stock  for  the  size  town,  and  specializing  as  he 
does  on  this  particular  branch  of  the  record 
business  increases  his  profits  not  a  little,  as  it 
does  not  conflict  with  the  sale  of  the  popular- 
priced  records,  but  on  the  other  hand  tends  to 
"lift"  the  record  buying  public. 

PRICE  LIST  ON  DECALCOMANIE 

Special  Illustrated  Card  Issued  to  Trade  by 
Globe  Decalcomanie  Co. 

The  Globe  Decalcomanie  Co.,  73  Montgomery 
street,  Jersey  City,  N.  J.,  are  sending  out  to 
the  trade  an  illustrated  price  list  of  decalco- 
manie name  plates.  The  list  is  in  the  form  of 
a  four-page  folding  card,  one  section  of  which 
can  be  used  as  a  postal  for-  ordering  transfer 
name  plates,  and  also  the  transferring  outfit 
which  the  Globe  Co.  claims  is  one  of  the  most 
simple,  economical  and  at  the  same  time  attrac- 
tive methods  in  use.  The  Globe  Decalcomanie 
Co.  is  also  sending  out  samples  to  interested 
dealers  and  manufacturers. 

STEADILY  EXPANDING  ITS  BUSINESS 

Berkeley,  Cal.,  June  4. — The  Kruschke  Phono- 
graph Co.,  distributors  for  the  Pathe  Freres 
Phonograph  Co.  in  this  territory,  have  been 
making  very  satisfactory  headway  in  develop- 
ing a  wide  demand  for  the  Pathe  line,  and  in 
order  to  take  care  of  their  fast  growing  busi- 
ness have  obtained  another  establishment  in 
Los  Angeles. 

The  company  has  established  new  dealers 
throughout  its  territory,  and  its  traveling  repre- 
sentative, Mr.  Gilcrest,  who  recently  returned 
from  a  week's  trip,  made  arrangements  whereby 
the  Pathe  line  will  be  handled  by  many  repre- 
sentative dealers. 


ADVERTISEMENTS  THAT  APPEAL 

The  best  advertisements  are  those  which  not 
only  appeal  to  the  eye  quickly,  and  convince  the 
mind  readily,  but  also  last  the  longest  in  the 
memory.  Virtually  the  effect  of  such  adver- 
tisements never  dies,  and  they  appear  oftenest 
among  the  car  cards. 


MANUFACTURERS- 
ATTENTION! 

The  1918  model  of  VEECO,  the  ELECTRIC  DRIVE  OF  SUPREMACY  for 
TALKING  MACHINES,  will  be  ready  for  the  market  in  about  a  month. 

The  mechanical  construction  in  this  electric  motor  in  every  respect  is  the  most 
advanced.     It  departs  entirely  from  the  trouble-giving  parts  of  all  talking  machine 

motor  construction. 

Solicitation  was  made  from  the  highest  authorities  for  criticism  and  we  can 
truthfully  state  that  there  is  no  mechanical  criticism  to  this  new  model. 

It  will  be  an  eye-opener  to  all  talking  machine  manufacturers  in  the  way  of 
ingenuity  and  simplicity  of  construction  and  all  running  parts  are  so  designed  that 
the  longer  this  motor  runs,  the  better  it  will  become. 

We  have  made  changes  in  our  Vitraloid  turntable  which,  together  with  the  motor, 
makes  our  complete  product  entirely  distinctive  in  every  respect. 

We  solicit  your  inquiry  as  to  prices  and  terms  and  we  will  be  glad  to  furnish  you 
with  a  sample  motor  complete  for  two  weeks'  trial  without  any  expense  to  you. 

Our  motors  are  guaranteed  in  every  respect  for  two  years. 


THE  VEECO  COMPANY 

248  Boylston  Street  Boston,  Mass. 

THE  ORIGINAL  PRODUCERS  OF  A  COMPLETE  ELECTRIC  DRIVE  FOR 
THE  TALKING  MACHINE  MANUFACTURER'S  USE. 
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EMERSON  Record  ad-guns  are  now  booming.  Here  is  a  reduction  of  the  first  big  gun  as  it 
appeared  in  FULL-PAGE  space  in  New  York  dailies.  Keep  your  eyes  on  Emerson  ad- 
vertising !  It  is  head  and  shoulders  the  most  impressive  and  striking  record  advertising  ever 
put  across.  DEALERS:  send  at  once  for  Definite  Selling  Plan  and  New  Complete  Emerson 
Catalog. 

"Emerson  Phonograph  Company^  3  W.  35th  St.,  New  York 

WORLD'S  THIRD  LARGEST  DISC  RECORD  MANUFACTURERS 
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All  the  way  from  cover  to  cover— the  July 
Columbia  Record  List  is  a  list  of  "best 
sellers". 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


PATRIOTIC  RECORDS  STILL  HAVE  THE  CALL  IN  ST.  LOUIS 


Dealers  Find  it  Hard  to  Keep  Stocks  Complete 

Report  Unusually  Large  Future  Orders 


Better  Grades  of  Machines  in  Demand — Jobbers 
— New  Quarters  for  Koerber-Brenner  Co. 


St.  Louis,  Mo.,  June  4. — St.  Louis  talking  ma- 
chine dealers  are  very  well  satisfied  with  the 
present  condition  of  business.  All  of  them  re- 
port increases  and  some  are  talking  the  usual 
figures  that  are  hard  to  believe  unless  you  are 
familiar  with  the  increases  made  in  this  busi- 
ness. 

Some  surprise  is  manifested  at  the  continued 
demand  for  patriotic  records.  Retailers  have 
had  their  stocks  broken  time  and  time  again  on 
"America"  and  other  popular  selections.  Most 
of  the  dealers  thought  that  the  demand,  which 
sprang  up  almost  overnight  when  a  state  of 
war  with  Germany  was  declared,  would  soon 
pass.  It  was  necessarily  slowed  up  for  a  brief 
time  because  of  a  shortage  of  records,  but  since 
the  supply  became  generous  in  the  jobbers' 
hands,  there  has  been  a  steady  demand  of  sur- 
prising volume. 

The  machine  trade,  it  is  said,  is  running 
chiefly  to  large  instruments.  There  seems  to 
be  a  less  demand  for  the  small  machines  for 
club  houses  and  outing  trips.  This  may  be 
because  the  season  has  been  wet  and  cool,  or  it 
may  be  because  so  many  of  the  strenuous  chaps 
who  went  fishing,  hunting  and  who  owned  river- 
side camps,  are  busy  with  guns  and  things  that 
enter  into  military  life.  Perhaps  the  girls  will 
buy  them  when  the  weather  gets  warmer. 

Early  this  month  the  Associated  Advertising 


Clubs  of  the  World  met  here  and  many  of  the 
talking  machine  men  were  interested  in  the 
meeting.  Mark  Silverstone  is  a  member  of  the 
local  Advertising  Club  and  bought  himself  a 
uniform  for  the  parade,  contributed  generously 
to  the  fund  for  the  convention,  advertised 
heavily  in  the  program  and  had  a  special  win- 
dow display,  a  revolving  disk  like  a  record, 
inviting  the  ad  men  to  come  in  and  hear  a 
special  concert  suitable  for  advertising  hustlers. 

Local  jobbers  are  a  unit  in  declaring  that  they 
are  receiving  unexpectedly  large  orders.  Some 
of  them  feared  that  the  small  dealers,  especially, 
might  view  the  war's  effect  on  business  seri- 
ously. But  trade,  it  appears  from  reports  they 
make,  is  expanding  almost  if  not  quite  at  the 
usual  rate.  They  all  expect  the  full  per  cent,  of 
increase  when  all  orders  are  accounted  for,  as 
those  who  were  undecided  at  first  about  placing 
orders  are  coming  in  later  with  orders  fully  as 
large  as  was  expected  before  there  was  indi- 
cation of  immediate  state  of  war. 

Talking  machines  are  being  freely  used  here 
as  a  stimulation  to  recruiting.  The  first  use  was 
for  reproducing  patriotic  airs  and  later  special 
records  of  notable  recruiting  speeches  were 
used.  There  also  have  been  calls  from  soldiers 
on  sentry  duty  at  isolated  points  for  records 
and  these  have  been  freely  met,  both  dealers 
and  machine  owners  contributing. 


Winning  Recognition  on 
an  Engineering  Principle 


Behind  the  modern,  thoroughly  equipped  manufacturing  plant  of  the 
Presto  Phono  Parts  Corporation  there  is  an  engineering  principle — SERVICE. 

Its  every  product,  from  the  minutest  jewel  screw  to  the  latest  achieve- 
ment of  a  truly  universal  tone  arm,  must  stand  the  test  of  service. 

The  manufacturing  organization  that  has  made  possible  a  line  of  sound 
boxes  and  tone  arms  that  has  but  in  a  few  months  won  recognition  and 
adoption  by  some  of  the  leading  and  most  discriminating  phonograph  manu- 
facturers, has  been  built  up  on  the  principle  of  efficiency  with  economy. 

To  those  who  demand  Phono  parts  of  precision,  refinement  and  individ- 
uality our  line  will  bear  the  most  rigid  inspection. 

For  parts  made  to  your  own  specifications  our  engineering  service  is  at 
your  call. 

Presto  Phono  Parts  Corporation 


36  to  48  Flatbush  Ave.  Ext. 


BROOKLYN,  N.  Y. 


By  the  middle  of  the  month  St.  Louis  will 
have  two  handsome  new  jobbing  stores  to  show 
to  trade  visitors. 

The  Koerber-Brenner  Music  Co.,  Victor  dis- 
tributors, are  moving  into  their  new  store  at 
1714  Washington  avenue  as  this  is  written.  It 
will  require  a  week  or  two  to  complete  the 
setting  and  show  the  new  warerooms,  handsome 
office  suite  and  model  store  for  what  it  is  worth. 
The  removal  from  the  old  quarters,  two  blocks 
east  on  the  same  street,  was  delayed  a  month 
by  too  much  work  in  the  local  planing  mills 
which  had  the  contract  for  the  office  fixtures, 
and  a  scarcity  of  skilled  labor  to  hasten  the 
work  along.  Even  in  the  disorder  of  moving, 
there  was  strong  evidence  of  what  beauties  the 
new  place  was  to  have.-  There  also  is  a  maxi- 
mum of  convenience,  the  warerooms  being  ar- 
ranged on  the  wide  observation  of  the  members 
of  the  firm,  H.  G.  Koerber  and  E.  C.  Rauth, 
which  were  submitted  to  the  best  business  build- 
ing engineer  in  the  city.  The  new  location  is 
on  the  ground  floor,  this  being  a  decided  step 
forward  from  the  fourth  floor  of  the  old  loca- 
tion. 

The  other  new  store  is  that  of  the  wholesale 
department  of  the  Columbia  Co.  Manager  Reid 
moved  in  more  than  a  week  ago  and  has  been 
keeping  up  the  business  pace  to  the  accompani- 
ment of  carpenters'  hammers  and  to  the  smell 
of  new  paint  and  varnish.  Another  week  will 
provide  for  the  finishing  of  these  quarters,  which 
are  large,  light,  well  ventilated  and  handsomely 
fitted.  This  removal  to  1127-29  Pine  street  is 
a  decided  step  forward,  as  the  wholesale  de- 
partment of  the  Columbia  line  always  has  been 
buried  in  offices  in  the  rear  of  the  retail  depart- 
ment of  the  Olive  street  store  and  neither  de- 
partment had  space  for  adequate  work.  Ben. 
Philipps,  retail  manager,  is  holding  forth  at  the 
former  location  and  is  enjoying  a  freedom  of 
movement  and  an  ability  to  entertain  more  cus- 
tomers than  ever  before.  The  former  wholesale 
offices  will  be  equipped  for  demonstration  rooms 
as  soon  as  the  work  on  the  new  wholesale  de- 
partment is  completed. 

Charles  Staffleback,  manager  of  the  Pathe  de- 
partment of  the  Hellrung  &  Grimm  Housefur- 
nishing  Co.,  says  that  he  at  last  has  his  decks 
entirely  cleared  and  his  stock  in  such  shape  that 
he  is  seeking  new  dealers  and  is  ready  to  give 
to  them  the  sort  of  service  that  the  Pathe  line 
justifies.  He  won  on  his  first  contested  effort 
to  get  a  dealer,  the  Rokmueller-Flint  Furniture 
Co.,  5538  Easton  avenue,  a  new  concern  that  is 
going  into  the  talking  machine  business  quite 
elaborately.  Mr.  Staffleback,  who  is  new  to  the 
jobbing  business,  although  he  has  sold  the 
Pathe  successfully  at  retail  for  several  years, 
attended  the  national  piano  conventions  at  Chi- 
cago and  felt  well  repaid,  both  from  a  talking 
machine  and  a  piano  standpoint,  as  he  has 
charge  of  the  piano  department  of  this  firm  as 
well  as  the  Pathe  line. 

Mark  Silverstone  of  the  Silverstone  Music 
Co.,  Edison  jobbers,  is  optimistic  as  to  business 
conditions  during  the  war  despite  the  fact  that 
six  men  from  his  repair  shop  have  enlisted  and 
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R.  L.  Wilson,  his  office  manager,  has  passed  the 
examination  for  an  officers'  reserve  camp.  He 
is  going  to  buy  some  Liberty  Loan  Bonds  and  is 
going  to  prepare  for  the  biggest  fall  business 
the  Edison  line  has  ever  put  on  the  books  in 
this  section. 

The  "keep  your  eye  on  Edison"  buttons  which 
were  distributed  by  the  Silverstone  concern 
last  month  became  so  very,  very  popular  that 
the  supply  ran  out  ahead  of  time  and  recently 
many  mail  requests  have  been  made  for  them. 
Mr.  Silverstone  says  that  other  Edison  jobbers 
are  taking  up  the  idea.  • 

Mr.  Silverstone  is  waging  a  campaign  with  his 
dealers  to  get  as  many  as  possible  of  them 
to  attend  the  dealers'  meeting  in  New  York, 
July  12.  He  hopes  to  have  a  big  delegation 
there. 

Manager  Guttenberg  of  the  Aeolian  Hall  talk- 
ing machine  department  was  asked:  "What  is 
the  effect  of  the  war  on  your  trade?" 

"Really  we  do  not  know  in  the  way  of  mer- 
chandising that  there  is  a  war,"  he  replied,  "un- 
less it  is  the  demand  for  patriotic  records  and 
the  increased  machine  sales.  I  think  if  reports 
are  true  that  wages  in  munition  factories  are 
high  and  that  manufacturers  are  making  unusual 
profits,  most  of  this  money  must  be  finding  its 
way  to  Vocalions  and  Columbia  records.  Our 
sales  are  very  unusual,  both  as  to  records  and 


THIS  SHOULD 
INTEREST  YOU 


$9.75 

Matches  New  Victrola  IX 

809 — Mahogany,  Golden  Oak,  Fumed  Oak, 
Weathered  Oak.  Nickel-plated  trimmings.  Lock 
and  key.  With  removable  moulding  so  machine 
can  easily  slide  in,  giving  a  perfect  "Cabinet 
match"  appearance.  Height,  33  inches.  Top, 
x  inches.  Holds  192  twelve-inch  records 
Matches  new  Victrola  IX.  Highest  type  of  cabinet, 
both  in  construction  and  finish.  Average  weight 
crated,  70  lbs. 

800 — Same  Cabinet,  without  moulding.  Matches 
COLUMBIA  FAVORITE.    All  finishes. 

Immediate  Delivery 

YOU  NEED  OUR  CATALO.G  AT  ONCE 

SCHLOSS  BROTHERS 

637-645  W.  55th  Street,  New  York 

Phone  Columbus  7947 


machines.  We  are  maintaining  our  advertising 
campaign  and  are  getting  results  from  all  lines 
of  publicity  and  salesmanship." 

January  1  a  salesmanship  contest  was  begun 
at  Aeolian  Hall  that  has  only  recently  been  con- 
cluded. A  trip  to  the  company's  factories  and 
home  offices  was  offered  to  a  salesman  in  both 
piano  and  Vocalion  departments  who  made  the 
"biggest  volume  of  sales  on  the  least  cost  per 
cent."  The  awards  have  been  made  to  John  L. 
Stevner  of  the  Vocalion  department  and  Robert 
L.  Hallahan  of  the  piano  department. 

Manager  Ditzell  of  the  Famous  &  Barr  Co. 
says  that  he  is  puzzled  about  the  recent  increase 
of  record  sales  in  his  department.  "I  do  not 
know,"  he  said,  "whether  it  is  the  extraordinary 
demand  for  records  or  whether  it  is  a  demand 
for  sealed  records.  We  are  putting  out  only 
sealed  records  in  this  department  now  and  we 
believe  the  people^  like  and  appreciate  them. 
The  sale  of  patriotic  records  has  been  most  ex- 
traordinary." 

Along  the  same  line  Manager  Magoon  of  the 
Kieselhorst  Piano  Co.  Victrola  department  said: 
"It  is  hard  to  estimate  the  sale  of  patriotic  rec- 
ords. It  is  always  said  that  if  you  do  not  have 
the  records  the  instant  the  demand  comes,  you 
lose  a  good  part  of  the  sale.  Of  course  the 
demand  for  patriotic  records  came  too  suddenly 
for  any  stock  to  care  adequately  for  all  demands. 
But  if  we  lost  the  punch  of  the  demand,  it 
would  be  very  hard  to  say  what  the  demand 
would  have  been,  for  some  large  stocks  of  these 
records  are  being  turned.  The  McCormack  rec- 
ord has  proved  a  big  hit." 


EXCELLENT  CONDITIONS  IN  SOUTH 

Edwin  C.  Boykin,  Director  of  Sales  Promotion 
for  Thomas  A.  Edison,  Inc.,  Attends  Dealers' 
Conferences  in  Various  Cities — Reaches  At- 
lanta in  Time  to  Help  Fight  Big  Fire 

Edwin  C.  Boykin,  director  of  sales  promotion 
of  Thomas  A.  Edison,  Inc.,  made  a  flying  visit 
to  the  South  last  month,  reaching  the  city  of 
Atlanta  the  day  of  the  big  fire  in  time  to  aid  the 
rescue  work  and  show  his  West  Point  training. 

Mr.  Boykin  found  many  of  the  Edison  dealers 
who  were  to  be  at  the  convention  held  at  Re- 
cital Hall  of  the  New  Edison  Shop,  Atlanta, 
working  like  Trojans  aiding  the  authorities  in 
putting  out  the  conflagration.  Although  the 
convention  was  held  under  great  stress  and 
excitement,  a  number  of  Edison  dealers  attended 
and  much  enthusiasm  was  displayed.  A  lunch- 
eon was  served  at  the  Winecoff  Hotel. 

Another  convention  Mr.  Boykin  attended 
was  held  two  days  later  in  Birmingham,  Ala., 
at  the  Tutwiler  Hotel  following  a  luncheon 
served  to  a  number  of  the  dealers  there.  In  an 
interview  given  upon  his  return  to  the  Edison 
plant,  at  Orange,  Mr.  Boykin  said: 

"On  my  trip  South  I  visited  Atlanta,  Birming- 
ham and  Montgomery.  In  all  three  cities  I 
found  Edison_  business  on  the  boom.  In  fact, 
all  Edison  dealers  I  met  on  my  trip  told  me 
that  business  was  good  and  would  be  better. 

"I  happened  to  be  in  Atlanta  during  the  fire. 
Really  I  have  never  seen  or  imagined  such  a 
sight  before.  Fortunately  our  jobber's  beautiful 
store  was  a  good  distance  from  the  fire  and  was 
untouched.  However,  every  Edison  dealer  who 
visited  Atlanta  on  May  21  pitched  in  and  went 
to  the  fire  district  and  did  everything  possible 
to?move  furniture  and  such  things  to  safety. 

"Our  Atlanta  jobber  tells  us  that  his  business 
is  going  along  nicely.  You  probably  know  that 
he  is  one  of  the  most  recently  established  job- 
bers. I  found  that  the  Edison  concert  hall  has 
really  become  a  musical  center  of  Atlanta,  and 
that  a  great  many  musical  clubs  and  social  or- 
ganizations are  using  the  recital  hall  for  head- 
quarters and  for  meetings  and  sociables. 

"In  Birmingham  I  found  pretty  much  the 
same  condition.  Loveman,  Joseph  &  Loeb,  our 
biggest  dealers  in  Birmingham,  are  remodeling 
their  establishment.  In  fact,  they  are  giving 
the  Edison  department  one  of  the  most  promi- 
nent locations  in  the  city.  Both  Mr.  Baskin, 
who  has  charge  of  the  department,  and  Mr. 
Loeb  say  that  their  Edison  business  is  going 


splepdidly,  and  that  they  expect  to  do  a  much 
greater  business  during  the  coming  year. 
Bromberg,  our  other  Birmingham  dealer,  says 
that  he  is  also  doing  a  good  business.  I  reached 
the  shop  just  about  two  minutes  after  they  had 
sold  a  $250  instrument. 

"I  found  everybody  in  Montgomery  talking 
about  the  New  Edison.  Miss  Ida  Gardner  re- 
cently gave  a  most  successful  tone  test  there. 
I  believe  the  Edison  has  a  big  field  in  Mont- 
gomery. Our  dealer  there,  Frank  Tennille,  is 
one  of  the  substantial  men  in  town. 

"On  the  whole,  I  found  the  South  very  opti- 
mistic. It  has  practically  adjusted  itself  to  war 
conditions,  and  is  looking  forward  to  a  real  era 
of  prosperity.  Crops  are  good,  and  with  the 
establishment  of  several  large  training  camps  in 
the  South,  many  millions  of  dollars  will  be  put 
in  circulation  there." 

W.  S.  McDonough  and  C.  S.  Mitchell  are 
opening  a  music  store  at  the  corner  of  Main  and 
South  Elm  streets,  Beacon,  N.  Y.,  where  the  Co- 
lumbia Grafonola  will  be  featured. 


Satisfy  Yourself 

that  the  best  way  to 
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without  nasal  quality 
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INVISIBLE  HINGES 

Emphasize  Beautiful  Wood  Finishes 

So  many  talking  machine  Cabinets  are'  designed  with  a  disguise  of  the  instrument  as  their 
chief  feature  that  invisible  hinges  are  of  special  importance. 

Ordinary  hinges  may  be  made  inconspicuous,  but  the  fact  that  they  cannot  be  completely 
hidden  by  any  ingenuity  mars  every  cabinet  on  which  they  are  used. 

Invisible  Hinges  preserve  the  beauty  of  well-designed  and  finely  finished 
TALKING  MACHINES  MUSIC  CABINETS 

PIANOS  PLAYER  PIANOS  AND  BENCHES 

Tliey  are  made  in  numerous  sizes  for  these  particular  purposes.     They  are  simple,  strong 
and  durable,  easy  to  install  and  are  an  improvement  on  any  class  of  cabinet  work. 

We  will  be  pleased  to  send  you  our  new  illustrated  booklet  "T" 

SOSS  MANUFACTURING  COMPANY 

435-443  ATLANTIC  AVE. 

CHICAGO.  160  North  5th  Ave.      \  Branch 

LOS  ANGELES,  224  Central  Bldg.)      Offices       ( DETROIT — 922  David  Whitney  Bldg. 
Canadian  Representatives — J.  E.  Beauchamp  &  Co.,  Montreal,  Can. 
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BLACKMAN  FORCES  CELEBRATE  FIFTEENTH  ANNIVERSARY 

Outing  and  Dinner  Commemorate  This  Important  Event — President  Blackman  Presented  With 
Silver  Loving  Cup — Annual  Distribution  of  Profits — Growth  of  the  Business 


The  fifteenth  anniversary  and  eighth .  annual 
outing  of  the  Blackman  Talking  Machine  Co., 
New  York,  Victor  distributor,  was  celebrated 
on  Decoration  Day,  when  the  officers  and  em- 
ployes of  the*  company  enjoyed  an  outing  which 
was  the  most  successful  that  this  popular  con- 
cern has  ever  given.  As  a  rule  the  Blackman 
outings  are  held  on  Saturday  afternoon  and 
evening,  but  in  order  to  do  justice  to  the  fif- 
teenth anniversary  this  year's  outing  was  sched- 


■HI 


The  Steamer  "Hendrick  Hudson" 

uled  for  a'  holiday,  so  that  the  plans  made  by 
Mr.  Blackman  could  be  carried  out  without  a 
hitch. 

At  8.30  a.  m.  the  members  of  the  Blackman 
party  boarded  the  steamer  "Hendrick  Hudson" 
of  the  Hudson  River  Day  Line,  and  after  a  de- 
lightful sail  of  three  hours  arrived  at  Bear 
Mountain  Inn, -Bear  Mountain,  where  a  luncheon 
was  served.  From  2  o'clock  until  4  dancing 
and  boating  formed  the  major  part  of  the  pro- 
gram, when  the  party  returned  to  New  York 
on  the  "Robert  Fulton." 

The  next  event  scheduled  for  the  entertain- 
ment of  the  Blackman  party,  and  by  far  the 
most  important,  was  a  dinner  in  the  Egyptian 
Room  at  Murray's  Restaurant  on  West  Forty- 
second  street.  For  the  past  three  years  the 
Blackman  dinners  have  been  held  in  this  room 
which  has  almost  made  this  part  of  the  program 
a  fixture. 

During  the  course  of  the  dinner  the  guests 


The  Ladies  in  the  Blackman  Party 

were  entertained  by  several  members  of  Mur- 
ray's cabaret  staff,  and  after  enjoying  a  dinner 
which  emphasized  the  culinary  achievements  of 
Murray's,  J.  Newcomb  Blackman,  president  of 
the  company,  delivered  a  short  address  which 
was  enthusiastically  received.  He  referred 
briefly  to  the  fact  that  the  company  had  pur- 


chased a  number  of  Liberty  Bonds,  and  that  he 
had  devised  a  plan  whereby  the  employes  could 
participate  in  the  purchase  of  these  bonds  on 
an  exceedingly  liberal  basis.  Judging  from  the 
enthusiasm  of  the  Blackmanites,  practically  all 
of  the  employes  will  own  Liberty  Bonds  within 
the  next  few  days. 

Mr.  Blackman  then  announced  the  annual  dis- 
tribution of  profits  among  the  Blackman  em- 
ployes. This  method  of  profit  sharing  was  in- 
augurated eight  years  ago,  and  at  each  annual 
outing  the  members  of  the  staff  who  have  been 
with  the  company  during  the  past  fiscal  year 
share  in  the  profits  of  the  concern  on  a  basis 
determined  by  Mr.  Blackman.  This  modern 
spirit  of  practical  appreciation  of  an  employe's 
efforts  has  been  generally  adopted  by  leading 
concerns  throughout  the  country,  evidencing  the 
foresight  exercised  by  President  Blackman  eight 
years  ago. 

At  this  year's  dinner  twenty-two  employes 
participated  in  this  profit  sharing,  an  increase  of 
five  over  last  year.  In  view  of  the  fact  that  Mr. 
Blackman  announced  the  closing  of  the  best 


The  Members  of  the  Blackman  Delegation 

year  in  the  company's  history,  these  twenty-two 
employes  were  well  deserving  of  the  congratula- 
tions which  they  received  on  all  hands.  Those 
who  received  these  profit  sharing  envelopes 
were  Frank,  Roberts,  secretary  of  the  company 
and  its  oldest  employe;  James  F.  Ashby,  assist- 
ant treasurer;  John  L.  Spillane,  assistant  secre- 
tary; George  Thau,  H.  C.  Lansell,  A.  J. 
Wilckens,  E.  S.  Palmer,  J.  H.  Giles,  John  Mills, 
John  Hanley,  A.  D.  Robbins,  Frank  Tillinghast, 
Charles  Marquis,  Charles  Cornwell,  Frank  En-  . 
gelbretsen,  Miss  L.  D.  Peters,  Miss  M.  Hennig, 
Miss  R.  Dunker,  Miss  E.  M.  Kostenbader,  Miss 
M.  V.  Johnstone  and  Miss  V.  Hirshberg. 

At  the  close  of  this  distribution  of  profits  Mr. 
Blackman  stated  that  a  few  years  ago  he  had 
determined  to  make  a  number  of  his  employes 
stockholders  in  the  corporation  as  a  mark  of 
his  appreciation  of  their  services.  These  em- 
ployes received  dividend  checks  in  addition  to 
their  participation  in  the  profit  sharing,  and 
among  these  were  Messrs.  Roberts,  Ashby, 
Spillane,  Lansell  and  Thau.  Other  stockholders 
of  the  company  who  were  present  at  the  dinner 
were  Fred  P.  Oliver,  vice-president  and  general 


manager  of  the  company;  Mrs.  J.  Newcomb 
Blackman,  Mrs.  Anna  A.  Houghton,  Mrs.  Irene 
C.  Blackman  and  Mrs.  Fred  P.  Oliver. 


Cup  Presented  to  President  Blackman 

After  concluding  this  part  of  the  program 
Mr.  Blackman  made  a  timely  talk  on  the  general 
conditions  facing  the  business  world  at  the  pres- 
ent time,  and  gave  those  present  a  clear  idea  of 
the  economic  and  industrial  problems  brought 
about  by  the  war.  As  Mr.  Blackman  had  been 
to  Washington  several  times  in  the  interests  of 
the  talking  machine  industry  in  connection  with 
the  5  per  cent,  tax  on  musical  instruments,  his 
remarks  were  based  on  actualities,  not  theories. 

The  surprise  of  the  evening  was  the  presenta- 
tion by  Vice-President  Oliver  to  Mr.  Blackman 
of  a  beautiful  sterling  silver  loving  cup,  which 
was  the  gift  of  the  employes  of  the  Blackrrian 
organization.  In  presenting  this  cup  Mr.  Oliver 
referred  to  the  affection  and  esteem  in  which 
Mr.  Blackman  is  held  by  his  co-workers,  and 


We  have  four  factories  in  which  we  make  cab- 
inets for  whole- 
sale dealers  and 
assemblers.  Can 
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less  than  one 
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time. 
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expressed  the  hope  that  he  would  accept  the 
cup  in  the  spirit  it  was  given.  He  added  this 
in  recognition  of  the  fact  that  Mr.  Blackmah, 
several  years  ago,  had  absolutely  forbidden  the 
presentation  of  gifts  of  any  kind  by  his  em- 
ployes. Recognizing  the  spirit  which  prompted 
this  year's  gift,  Mr.  Blackman  accepted  it,  thank- 
ing his  associates  for  their  unexpected  kindness. 
Frank  Roberts,  the  first  employe  "of  the  com- 
pany, and  the  "grand  old  man,"  was  presented 
with  a  silk  umbrella  by  his  co-workers. 

A  theatre  party  on  June  8  at  the  Palace 
rounded  out  the  fifteenth  anniversary  celebra- 
tion of  the  Blackman  cohorts,  and  this  year's 
outing  will  go  down  in  the  minds  of  every  em- 
ploye of  the  company  as  an  ideal  reflection  of 
the  spirit  which  has  dominated  the  activities  of 
the  organization  from  its  very  inception — co- 
operation and  mutual  appreciation. 

As  indicative  of  the  spirit  which  character- 
izes these  annual  outings  the  following  is  a 
message  of  greeting  extended  by  Mr.  Blackman 
to  his  associates  through  the  columns  of  the 
official  program  of  the  outing: 

"As  founder  and  head  of  our  business,  I  greet 
you  to-day  with  a  keen  sense  of  appreciation  of 
your  friendship  and  loyalty. 

"The  seed  of  faithful  service  planted  in  1902 
by  Frank  Roberts  cultivated  by  cumulative  co- 
operation has  ripened  and  enables  us  to  reap 
together  a  successful  harvest. 

"Continued  friendly  relations  give  me  visions 
of  our  sharing  even  greater  future  results,  and 
I  pledge  you  my  best  efforts  to  that  end. 

"On  this  Memorial  Day,  let  us  honor  those 
who  have  passed  to  the  great  beyond  by  stand- 
ing united  for  the  defense  of  our  country,  liberty 
and  humanity." 


MURATORE  OPENS  MUSIC  SHOW 


Famous  Tenor  of  Chicago  Opera  Co.,  Although 
111,  Starts  Great  Show — Exclusive  Pathe  Artist 


Lucien  Muratore,  the  famous  lyric  tenor  of 
the  Chicago  Opera  Co.,  and  exclusive  Pathe 
artist,  sent  his  message  that  opened  the  Chi- 
cago Music  Show  by  telephone,  while  lying  in 
a  sick  bed  after  just  being  operated  upon  for 
appendicitis    at   the   Audubon    Sanitarium,  St. 


and  nowhere  can  one  find  keener  appreciation 
or  better  understanding  of  all  that  music  means 
than  in  your  city.  This  day  marks  another 
milestone  in  the  fulfillment  of  your  aim.  I 
hereby  pronounce  the  National  Music  Exposi- 
tion officially  opened." 


BELL  T.  M.  CORP.  IN  NEW  OFFICE 


Executive  Headquarters  Now  at  44  West  37th 
Street,  New  York — Become  Distributors  of 
the  Schubert  Pianos  and  Player-Pianos,  Also 
Good  Demand  for  Schubert  Phonographs 


"Along  Broadway,"  the  Edison  musical  mag- 
azine has  reached  the  200,000  mark  in  its  circu- 
lation and  has  now  attained  the  status  of  a 
national  magazine.  This  monthly  periodical 
presents  current  musical  news  for  the  general 
reader  ^nd  articles  of  interest  to  those  who 
possess  a  new  Edison  phonograph. 

Hi 


Lucien  Muratore  Sending  Message 

Nicholas  place,  New  York  City.  Mr.  Muratore 
has  felt  very  grateful  to  Chicago  for  the  kind 
reception  it  has  given  him  in  the  past,  and  he 
thought  this  was  merely  a  small  means  of  re- 
paying the  great  kindness  he  has  received  from 
the  many  music  lovers  in  Chicago.  The  mes- 
sage was  given  in  French,  and  was  as  follows: 

"It  is  with  a  full  knowledge  of  the  great 
honor  afforded  me  that  I  voice  the  gratifica- 
tion that  so  many  must  feel  to  find  a  new  home 
for  music  and  art.  Paris,  in  your  sister  re- 
public France,  has  long  been  identified  with 
what  your  city  is  to-day  accomplishing  in  full 
measure — the  advancement  and  cultivation  of 
art  side  by  side  with  science  and  commerce. 
Chicago  has  been  home  for  me  for  five  years, 

II 


The  Bell  Talking  Machine  Corp.  is  now  set- 
tled in  its  new  executive  offices,  44  West  Thirty- 
seventh  street,  New  York.  For  several  years 
the  offices  have  been  located  at  the  factory,  1 
West  139th  street,  but  with  the  opening  of  the 
new  offices  there  will  be  greater  convenience 
for  both  the  manufacturer,  and  the  dealer  as  the 
several  models  of  talking  machines  which  the 
Bell  Corp.  are  manufacturing  may  be  seen 
at  the  display  room  connected  with  these  of- 
fices. 

Peter  A.  Duffy  will  be  located  in  the  new  of- 
fices as  well  as  L.  Rommel.  Besides  manufac- 
turing and  distributing  the  Schubert  phono- 
graphs which  have  become  very  popular  during 
the  last  year  the  Bell  Corp.  will  also  be  gen- 
eral distributors  for  the  Schubert  pianos  and 
player-pianos,  manufactured  by  the  Schubert 
Piano  Co.  The  wholesale  business  of  the 
Schubert  Piano  Co.  will  be  transacted  from  the 
Thirty-seventh  street  offices.  The  location  is 
convenient  to  the  hotel  and  retail  shopping  dis- 
tricts so  that  either  dealers  or  purchaser  may 
easily  inspect  the  line.  The  corporation  is 
now  manufacturing  five  styles  of  machines  in 
various  woods  and  original  cabinet  designs,  the 
prices  ranging  from  $60  to  $200.  ■ 


The  Eureka  Phonograph  -Co.,  with  headquar- 
ters on  F  street,  Eureka,  Cal.,  has  been  taken 
over  by  Viggo  Ericksen,  who  will  handle  Edison 
Diamond  Disc  phonographs  and  records,  and 
also  sheet  music. 
■ 


Short  Victrolas  or  Records  ? 

Take  Advantage  of  our  Matchless  Facilities — Write  us  today 


Not  only  have  we  a  large  stock,  but  every  order 
is  filled  in  the  spirit  of  helpful  service. 

To  use  utmost  care  in  packing  and  shipping— to 
get  the  goods  to  you  in  the  shortest  possible  time — 
to  aid  you  to  still  better  serve  your  customers,  is  the 
basis  on  which  every  transaction  is  handled. 

Get  in  touch  with  us  at  once.  Learn  what  we  can 
do  for  you.  A  constantly  growing  number  of  aggres- 
sive, successful  dealers  are  finding  our  stock  and 
service  of  very  great  value  to  them. 


Know  the  Big  Selling  Records 

Our  advance  list,  furnished  by  our  committee  of  musical 
experts  is  of  definite  advantage.  To  let  us  place  your  name 
on  our  mailing  list  doesn't  obligate  you  at  all — but  does  in- 
form you  regularly  of  the  best  sellers. 


Brinnell  Bros 

Distributors,  Victrolas  and  Records 

First  and  State  Streets 
DETROIT 


Our  Exclusive  Wholesale  Building 
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Wc  arc  prepared  to  prove  to  you  that  the  Columbia 
department  will  be  immediately  profitable  to  you  with- 
out extravagant  investment  and  continuously  profit- 
able because  of  the  record  business  coming  in  all  the 
time  to  the  owners  of  the  instruments  already  sold. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


IMPORTANT  POINTERS  ON  ADVERTISING  FOR  THE  DEALER 

Treated  at  Some  Length  and  With  Considerable  Interest  in  the  Volume  Entitled  "Merchandising 
Helps  for  Victor  Dealers" — Some  of  the  Points  Emphasized  in  This  Volume 


The  subject  of  advertising  constitutes  one  of 
the  most  valuable  and  interesting  articles  in  the 
publication  "Merchandising  Helps  for  Victor 
Dealers,"  issued  recently  by  the  New  York 
Talking  Machine  Co.,  New-York,  and  the  Chi- 
cago Talking  Machine  Co.,  Victor  distributors. 
This  article  treats  of  all  phases  of  dealer  ad- 
vertising, the  sections  devoted  to  newspaper 
advertising,  ready-made  advertisements,  and  ad- 
vertising in  street  cars  reading  as  follows: 

We  say  that  the  age  of  miracles  has  passed,  but  here  is 
a  real  miracle.  A  man  loses  a  bunch  of  keys  on  the  street 
of  a  city  of,  say,  half  a  million  inhabitants.  _He  goes  to  a 
newspaper  office  and  inserts  a  two-line  advertisement  under  - 
the  heading  "Lost  and  Found."  The  newspaper  consists  of 
twelve  pages,  each  page  containing  seven  columns  and  each 
column  consisting  of  about  300  lines — a  total  of  25,000 
lines.  Only  two  lines  among  25,000  and  only  one  person  in 
half  a  million  who  can  possibly  respond  to  that  advertise- 
ment. And  yet  the  one  "prospect"  for  whose  eye  the 
advertisement  is  intended  sees  it  and  inside  of  twenty-four 
hours  the  man  who  lost  the  keys  has  them  safely  back  in 
his  pocket! 

This  is  not  the  place  to  present  a  treatise  on  advertising, 
but  bear  in  mind  that  the  Victrola  itself  is  one  of  the 
greatest  examples  of  what  intelligent,  courageous  and  per- 
sistent advertising  can  accomplish,  and  that  in  spite  of  the 
fact  that  it  is  now  known  the  world  over  the  Victor  Co.  is 
spending  more  money  than  ever — and  more  money  than  any 
other  advertiser  in  this  country  is  spending — to  keep  alive 
in  the  hearts  of  the  people  the  desire  to  own  a  Victrola. 

This  great  national  campaign  of  the  Victor  Co.  which 
never  for  one  moment  permits  people  to  forget  the  pleasures 
to  be  derived  from  Victor  ownership  is  for  your  benefit  as 
well  as  theirs,  but  to  cash  in  on  it  to  the  fullest  extent  you 
must  advertise  yourself  locally  as  the  Victor  dealer.  Over 
this  great  farm  that  stretches  from  the  Atlantic  to  the 
Pacific  and  from  the  Great  Lakes  to  the  Gulf  the  Victor  Co. 
scatters  the  seed  that  will  germinate  in  millions  of  minds 
into  a  desire  to  own  a  Victrola,  but  to  reap  your  share  of 
the  harvest  you  must  cultivate  your  own  patch  of  ground. 

To  let  the  people  of  your  city  know  that  you  are  the 
local  representative  of  the  Victor  Co.  use  generous  spaced — 
as  large  as  you  can  afford — in  the  newspapers  of  your  city. 
They  go  into  every  home  and  slowly,  perhaps,  but  surely, 
they  will  bring  the  customers  to  your  store. 


When  you  prepare  copy  for  a  newspaper  advertisement 
think  Of  what  you  read  a  newspaper  for — for  news — and 
try  to  get  some  of  this  news  quality  into  your  advertisement. 
The  fact  that  the  new  records  for  the  month  go  on  sale  to- 
morrow is  an  item  of  news,  interesting  to  every  one  that 
owns  a  Victor — make  it  the  subject  of  an  advertisement. 
The  fact  that  a  famous  singer  who  is  to  appear  in  your 
town  next  week  has  made  a  dozen  records  for  the  Victor 
and  that  you  have  them  is  an  item  of  news — make  it  the 
subject  of  an  advertisement. 

The  fact  that  your  sales  for  the  past  month  show  that 
certain  records  were  the  "best  sellers"  is  an  item  of  news — 
list  the  best  selling  records  in  an  advertisement  and  you 
will  be  surprised  at  the  number  of  people  who  will  come  in 
asking  to  have  these  records  played  for  them. 

Every  store  is  a  little  world  in  itself  and  in  a  live  store 
something  is  happening  all  the  time  that  can  be  made  the 
subject  of  a  newsy  advertisement.  Read  the  Voice  of  the 
Victor  and  you  will  find  in  it  many  bits  of  information  that 
will  be  of  interest  to  the  general  public  and  can  be  used 
in  your  advertisements.  Read  your  daily  paper  and  you 
will  find  constantly  news  items  that  will  suggest  adver- 
tisements. 

"A  famous  European  violinist  has  just  made  his  American 
debut  in  New  York,"  says  the  local  paper.  "We  have  had 
his  records  here  for  two  years,"  says  your  advertisement; 
"glad  to  play  them  for  you  at  any  time." 

"High  school  students  will  present  a  play  at  the  Town 
Hall  next  Friday  night,"  says  the  local  paper.  "The  inci- 
dental music  will  be  furnished  by  a  Victrola,"  says  your 
advertisement. 

"The  voice  of  a  great  singer  has  been  stilled  by  death," 
says  the  local  paper.  "The  singer  is  dead,"  says  your  ad- 
vertisement, "but  her  voice  still  lives — in  Victor  records." 

Do  not  forget  that  the  Victor  Co.  has  prepared  for  you 
hundreds' of  ready-made  advertisements  which  can  be  used 
in  many  cases  just  as  they  are,  or  easily  adapted  to  local 
conditions,  and  that  these  advertisements  and  the  cuts 
needed  to  illustrate  them  are  free  to  you. 

In  advertising  in  street  cars  the  thing  to  remember  is  that 
you,  must  get  your  story  over  in  a  few  words.  Don't  try 
to  tell  as  much  in  a  car  sign  as  you  would  in  a  newspaper 
advertisement.    Use  big  type  and  be  brief. 

The  car  sign  is  essentially  a  "reminder" — and  a  reminder 
to  the  man  or  woman  who  is  already  thinking  about  buying 
a  Victrola  or  of  hearing  some  of  the  new  records.  You 
don't  have  to  use  many  words  with  such  people.  Just 
remind  them  that  you  handle  the  Victrola  and  that  your 


Retail  Price, $2.50 

Kiddiefone,  No.  795 

Is  especially  well  designed  and 
constructed  of  heavy  gauge  metal 
and  will  withstand  hard  usage. 
It  has  a  noiseless  motor  and 
governor — efficient  speed  •  regu- 
lator and  pleasing  tone  qualities. 
Guaranteed  against  imperfections 
in  material  or  workmanship. 


For  the 

Summer  Camp 

or 

Bungalow 

Get  the  Kiddiephone  on  display 
before  your  customers  leave  for 
the  Summer.  A  chance  to  add 
to  your  profits.  Priced  for  the 
masses. 

Write  for  prices  and  particulars 


WILKINS  TOY  CO. 

KEENE,  NEW  HAMPSHIRE 


store  is  located  at  such-and-such  an  address.  If  the  car  they 
are  on  passes  your  door,  say  so.  . 

To  enable  you  to  use  street  car  advertising  to  the  best 
advantage  and  at  a  minimum  of  expense  the  Victor  Co. 
has  prepared  an  attractive  series  of  car  signs,  which  arc- 
most  elaborate  and  attractive  in  design.  New  signs  are 
printed  from  time  to  time.  These  signs  can  be  secured  by 
you  free. 


GIVES  CONCERT  AND  DANCE 

The   Donovan   Co.,   of   Lancaster,   Pa.,  Gives 
Benefit  for  Red  Cross  Which  Is  a  Success 


Lancaster,  Pa.,  June  8.— The  Donovan  Co.,  of 
this  city,  Victor  dealer,  recently  gave  a  con- 
cert and  dance  for  the  benefit  of  the  Red 
Cross  Society  which  was  one  of  the  most  suc- 
cessful events  of  this  kind  that  has  been  held 
for  some  time.  The  concert  took  place  at  the 
Hiemenz  Auditorium  and  attracted  a  capacity 
audience  which  was  enthusiastic  in  its  applause. 

The  program  featured  the  famous  Hawaiian 
Sextette  which  has  made  a  number  of  Victor 
records;  Miss  Kathryn  Westcott,  a  prominent 
character  and  folk  dancer,  and  Miss  Kathryn 
Walton,  a  nine-year-old  girl,  who  has  achieved 
considerable  renown  as  a  toe  dancer.  The  pro- 
gram also  included  a  rendition  of  a  number 
of  Victor  records  of  popular  and  patriotic  theme 
and  after  the  close  of  the  concert  the  Hawaiian 
Sextette  furnished  dance  music  for  the  devotees 
of  Terpsichore. 

The  Donovan  Co.  advertised  this  concert  ex- 
tensively and  spared  no  pains  or  expense  to 
make  jt  a  success.  Liberal  space  was  used  in 
all  of  the  newspapers  and  all  of  the  proceeds  of 
the  concert  and  dance  were  donated  to  the 
Red  Cross  Society. 

The  Hawaiian  Sextette  is  famous  throughout 
the  country  and  its  appearance  in  this  city 
served  to  emphasize  the  fact  that  the  Victor 
records  made  by  this  Sextette  faithfully  repro- 
duce the  distinctive  art  which  has  made  Ha- 
waiian music  so  popular. 


MAKES  ENCOURAGING  REPORT 

Boston,  Mass.,  June  8. — Manager  Silliman,  of 
the  Pardee,  "Ellenberger  Co.,  of  this  city,  makes 
a  most  encouraging  report  of  business  condi- 
tions, and  throughout  the  New  England  field  the 
orders  have  been  coming  in  in  such  numbers 
that  it  has  been  found  difficult  to  fill  them.  On 
his  desk  a  few  clays  ago  there  was  a  large  bunch 
of  unfilled  orders. 


Hardware  for 

Talking 

Machines 

Lid  supports 

Tone  rods 

Needle  cups 

Continuous  hinges 

Needle  rests 

Door  catches 

Knobs 

Sliding  casters 

Special  parts  made 

to  order.    Write  us. 

WEBER  KNAPP  COMPANY,  Jamestown,  N.  Y. 
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THE  VITAPHONE  CO.  BANKRUPT 

Talking  Machine  Corporation  Is  Said  to  Have 
Liabilities  of  $90,000  and  Assets  of  $50,000— 
William  D.  Newcorn  Is  Appointed  Receiver 


Plainfield,  N.  J.,  June  4.— With  $388,960  of  pre- 
ferred, and  $679,940  of  common  stock  outstand- 
ing out  of  a  total  authorized  capitalization  of 
$1,500,000,  the  Vitaphone  Co.,  a  Delaware  cor- 
poration engaged  in  the  manufacture  of  talking 
machines,  went  into  the  hands  of  a  receiver  on 
allegations  that  the  concern  has  liabilities  in 
excess  of  $90,000  and  assets  of  only  $50,000. 
Vice-Chancellor  Lane,  before  whom  the  matter 
came  on  the  return  of  a  rule  to  show  cause, 
named  William  D.  Newcorn  of  Plainfield  as  re- 
ceiver and  fixed  the  amount  of  the  bond  he  is 
to  give  at  $40,000. 

While  the  receiver  was  appointed  on  a  bill 
filed  by  Ames  &  Crane  of  Plainfield,  represent- 
ing William  C.  Simpson  of  this  city,  factory 
manager  and  purchasing  agent  for  the  alleged 
insolvent  concern  and  a  creditor  in  the  amount 
of  $1,070.08  for  labor,  etc.,  another  insolvency 
bill  was  filed  by  Furst  &  Furst  in  behalf  of 
Venino  Brothers  &  Co.,  electrical  contractors, 
at  65  Hamilton  street,  and  James  Coe  &  Co., 
both  concerns  merchandise  creditors  in  rela- 
tively small  amounts. 

The  bill  filed  by  Ames  &  Crane  tells  that  the 
Vitaphone  Co.  was  incorporated  in  Delaware 
March  1,  1907,  and  licensed  to  do  business  in 
New  Jersey  in  the  following  year.  Its  officers 
are:  President,  C.  B.  Repp  of  Plainfield;  first 
vice-president,  A.  M.  Lowden  of  Elmira,  N.  Y. ; 
second  vice-president,  G.  A.  Frisbie  of  Plain- 
field;  secretary  and  assistant  treasurer,  W.  F. 
Heineke  of  Plainfield. 

In  the  bill  the  company's  plant  is  valued  at 
$30,000,  against  which  there  is  a  $10,500  mort- 
gage, while  realty  owned  by  it  in  the  borough 
of  Manayunk,  near  Philadelphia,  is  valued  at 
$15,000,  but  mortgaged  for  $9,000. 

The  bill  gives  as  part  of  the  liabilities  out- 
standing commercial  paper  amounting  to  $51,- 


000,  promissory  notes  aggregating  $28,000  being 
held  by  Elmira  creditors.  On  account  of  sala- 
ries, wages,  etc.,  the  company  is  said  to  owe 
$15,000,  and  for  merchandise  $12,000. 

In  an  affidavit  it  is  told  that  when  an  employe 
importunately  demanded  that  he  be  paid,  he 
was  told  by  an  officer  of  the  company  that  Mr. 
Repp  was  in  the  South  trying  to  sell  stock  tc 
raise  money. 

United  States  District  Court  Judge  Haight, 
sitting  in  Jersey  City,  denied  an  application  for 
the  appointment  of  a  receiver  in  bankruptcy 
for  the  company,  made  by  Winfield  S.  Angle- 
man  in  behalf  of  three  employes  of  the  com- 
pany. 

The  Vitaphone  Co.  was  not  represented  at  the 
proceeding  before  Vice-Chancellor  Lane. 


behalf  of  and  under  the  name  of  the  local 
Hoffay  dealer. 

There  will  be  many  new  ideas  and  features 
incorporated  in  the  campaign,  and  special  em- 
phasis will  be  placed  on  the  Hoffay  airtight 
reproducer,  which  has  been  chiefly  responsible 
for  the  success  of  the  company's  product. 


EDISON  DEALERS  CONVENE  IN  DALLAS 

Retailers  in  Texas-Oklahoma  Territory  Hold 
Interesting  Business  Meetings,  Listen  to 
Talks  by  Officials  and  Enjoy  Tone  Test 


HOFFAY  CO.'S  NEW  SELLING  PLAN 

Local  Advertising  and  Exploitation  Campaigns 
in  the  Direct  Interests  of  Hoffay  Dealers  Will 
Be  Inaugurated  in  150  Towns  in  Three  States 


The  Hoffay  Talking  Machine  Co.,  New  York, 
announces  that  there  will  soon  be  put  into  ef- 
fect a  new  plan  of  promotion  designed  to  aid 
directly,  and  in  their  own  territories  the  various 
dealers  handling  the  Hoffay  talking  machines. 

"The  remarkable  distribution  of  Hoffay  ma- 
chines," said  one  of  the  company's  officials, 
"which  has  been  accomplished  through  The 
Talking  Machine  World,  necessarily  brings,  us 
to  an  immediate  development  of  the  consumer 
idea.  We  have  pledged  ourselves  to  a  strenu- 
ous campaign  of  promotion  among  the  ultimate 
consumers,  and  we  purpose  to  back  up  our  new 
agents  in  a  formidable  way. 

The  company,  in  its  new  policy,  does  not  pro- 
pose to  confine  its  advertising  to  the  national 
publications,  but  will  carry  it  into  the  dealer's 
own  town  and  tie  his  name  to  it  for  the  pur- 
pose of  the  direct  appeal.  During  the  next 
six  months  the  company  states  that  local  cam- 
paigns will  be  carried  out  in  150  cities  and 
towns  of  10,000  and  over  in  Pennsylvania,  Ohio 
and  Illinois,  and  in  each  case  will  be  done  in 


Dallas,  Texas,  June  4. — The  second  annual  con- 
vention of  the  Texas-Oklahoma  Edison  Dealers 
was  held  in  this  city  on  May  28  and  proved  to 
be  one  of  the  most  successful  conventions  held 
in  this  part  of  the  country.  A  large  number 
of  dealers  were  in  attendance  and  listened  to' 
business  talks  by  A.  H.  Curry,  president  of  the 
Texas-Oklahoma  Phonograph  Co.,  the  local 
Edison  jobber,  and  T.  J.  Leonard,  general  sales 
manager  of  the  musical  phonograph  division  of 
Thomas  A.  Edison,  Inc.,  who  dropped  off  at  the 
convention  while  on  a  Southern  trip. 

V.  E.  B.  Fuller,  general  supervisor  of  the 
musical  phonograph  division,  also  delivered  a 
stirring  address  before  the  dealers  and  staged  a 
tone-test  at  the  Dallas  Opera  House,  which 
served  to  attract  an  overflow  audience.  Mme. 
Rappold  and  Ciccolini  were  the  featured  artists 
and  both  were  in  splendid  voice.  Arthur  Walsh 
of  the  Edison  reporting  laboratory  staff  also 
played  the  violin  in  contrast  to  Albert  Spalding, 
violin  obligato.  The  tone-test  resulted  in  many 
dealers  making  prompt  subscriptions  for  simi- 
lar recitals  in  their  own  locality.  The  dealers 
themselves  spent  much  of  their  time  in  the 
meetings  in  discussing  the  trade  situation  and 
threshing  out  .various  problems. 


R.  K.  Moses,  sales  manager  of  the  Amberola 
Division  of  Thomas  A.  Edison,  Inc.,  has  enlisted 
in  the  National  Guard  of  New  Jersey  and  ex- 
pects to  be  doing  his  "bit"  in  the  near  future 
when  the  troops  are  called  out  for  action. 


Parr  Magnetic  Reproducer 


(PATENTED) 


Just  compare  its  tone  with  that  of  any  other  sound  box.  Test  it  on  a 
piano  record  for  instance.  Observe  the  clearly  defined  notes  in  the 
rapid  runs — no  blurring  or  slurring.  Even  the  most  delicate  overtones 
of  the  record  are  brought  out  with  clearness  and  fidelity  by  the  Mag- 
netic Reproducer.  Just  as  simple  as  it. is  scientific.  The  magnetic 
attraction  acting  on  the  one-piece  Stylus  Bar  is  far  more  sensitive  than 
any  metal  spring  can  possibly  be.  Besides,  springs  will  invariably 
weaken,  but  the  magnetic  attraction  is  uniform  and  permanent.  The 
Parr  Magnetic  Reproducer  will  play  all  makes  of  disc  records  and  can 
be  used  on  any  phonograph. 

Also — A  Diaphragm 

More  Responsive  than  Mica 

— of  a  composition  permanently  resilient  and  uniform  in  thickness. 
Being  non-porous  it  will  not  absorb  moisture.  No  bubbles,  no  blisters, 
no  wavy  places.  With  this  Diaphragm  the  customer  is  sure  to  get  as 
good  results  at  home  as  in  the  demonstration  booth.  Apply,  every 
mica  test  you  can  think  of — there  is  no  comparison.  We  are  sincerely 
enthusiastic  about  it  and  not  one  unfavorable  comment  has  been 
received. 

To  Manufacturers — Send  for  Samples 

of  Magnetic  Reproducer  with  either  mica  or  composition  diaphragm. 
Any  machine  not  equipped  with  Magnetic  Reproducer  is  completely^ 
out  of  date.    Large  discounts  to  manufacturers  in  quantity  lots. 

Parr  Manufacturing  Corporation 


1  UNION  SQUARE 


NEW  YORK 


At  Fourteenth  Street 
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UNICO  DESIGNS  ARE  PATENTED 


UNICO  SYSTEM  will  be  yow 


THE  STANDARD  TALKING  MACHINE  CO.,  PITTSBURGH,  PA. 

An  example  of  the  Complete  Unico  Interior  Display  Rooms,  Offices, 
Wall  and  Ceiling  Decorations 
Every  detail  executed  in  Unico  Sectional  Units. 


NICO  SYSTEM, 

demonstrating  rooms, 
record  racks,  record  counters, 
wall  and  ceiling  decorations, 
display  windows,  casework  and 
interior  fitments  for  every  pur- 
pose have  been  adopted  by  700 
of  the  leading  musical  instru- 
ment houses  throughout  the 
United  States. 


LASTIC  SECTIONAL 

units  of  patented  inter- 
locking construction  are 
promptly  shipped  from  stock, 
completely  finished,  fitted  and 
glazed  ready  for  immediate  use. 
No  delay — no  confusion — no 
costly  interruption  to  business. 


1GHT  EXCEPTIONAL 

designs,  any  desired 
finish,  from  stock.  Special  or 
period  designs— Adam,  Hepple- 
white,  Louis  XVI,  Empire, 
etc.  —  quickly  and  faithfully 
executed. 


THE  UNIT  CONST 

121-131  South  Thirty-first  S 
LITERATURE  ON  REQUEST 
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UNICO  CONSTRUCTION  IS  PATENTED 


JLTIMATE  SELECTION 


NICO  SERVICE 

satisfies  every  require- 
ment—  from  a  single  room  to 
the  complete  equipment  of 
store  or  department.  Over  1  50 
prominent  dealers  from  Canada 
to  Texas,  from  Ma  ine  to 
Montana,  have  installed  Unico 
System  since  January  1  st,  1917. 
Every  delivery  made  on  sched- 
ule— no  disappointments. 


XPERT  PLANNING 

based  upon  years  of 
experience  is  at  your  service. 
Send  us  rough  draft  of  your 
available  space — you  will 
promptly  receive  plans,  sug- 
gestions and  estimates  for  a 
complete,  modern  money- 
making  department. 


CONOMY  AND 

efficiency  result  from 
Unico   Service  —  economy 


of 


time,  money  and  space.  Effi- 
cient equipment  insures  maxi- 
mum sales  and  profits. 

TION  COMPANY 

-IILADELPHIA,  U.  S.  A. 


WRITE  TO-DAY 


THE  FULTON-DRIGGS-SMITH  CO.,  WATERBURY,  CONN. 
Unico    Equipment    throughout.     Demonstrating    Rooms,    Record    Racks  and 
Counters,  Musical  Instrument  Cases,  Sheet  Music  Racks,  Wainscots,  Offices, 

Display  Windows. 


o 
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SEVERAL  IMPORTANT  CHANGES  IN  COLUMBIA  STAFF 

Francis  S.  Whitten,  President  of  Company,  Also  Becomes  General  Manager — Geo.  W.  Hopkins 
Will  Take  Charge  as  General  Sales  Manager  June  15 — Other  Changes  of  Interest 

president,  will  assume  the  duties  of  general 
manager  of  Canada,  R.  Cabanas  retaining  his 
position  and  title  of  Canadian  manager  under 
Mr.  Bradt. 

H.  C.  Cox,  formerly  associated  with  Arthur 
Young  &  Co.,  certified  public  accountants,  will 
become  comptroller  of  the  company  in  charge 
of  all  accounting  of  the  American  Graphophone 
Co.  and  of  the  Columbia  Graphophone  Co. 


The  following  changes  in  the  executive  or- 
ganization of  the  Columbia  Graphophone  Co., 
New  York,  were  announced  recently  over  the 
signature  of  Francis  S.  Whitten,  president  of 
the  company: 

The  president  will  assume  the  title  of  presi- 
dent and  general  manager. 

John  Cromelin,  formerly  general  manager,  will 
become  the  assistant  to  the  president  in  an  ad- 
visory capacity. 

H.  L.  Willson  will  retain  his  title  as  assistant 
general  manager,  but  with  broadened  duties  and 
increased  responsibility.  Mr.  Willson  will  be 
in  charge  of  and  have  full  authority  over  the 
entire  organization. 

The  above  changes  are  effective  immediately; 
the  following  going  into  effect  June  15: 

George  W.  Hopkins,  vice-president  and  gen- 
eral sales  manager  of  the  American  Chicle  Co., 
and  for  years  vice-president  and  sales  manager 
of  the  Loose-Wiles  Biscuit  Co.,  joins  the  Colum- 
bia Graphophone  Co.  in  the  capacity  of  general 
sales  manager.  Mr.  Hopkins  is  recognized  as  an 
authority  on  matters  of  sales  management,  and 
occupies  a  premier  position  among  the  leading 
sales  managers  of  the  United  States.  He  was 
the  first  president  of  the  New  York  Sales  Mana- 
gers' Club,  which  is  composed  of  twenty-five  of 
the  leading  sales  managers  in  New  York  City, 
representing  many  of  the  largest  and  best  known 
industries  in  the  country.  He  is  at  the  present 
time  vice-president  of  the  New  York  Advertis- 
ing Club,  which  is  the  largest  advertising  club 
in  the  world.  In  introducing  Mr.  Hopkins,  Mr. 
Whitten  commented  as  follows: 

"We  anticipate,  under  Mr.  Hopkins'  leader- 
ship, the  building  of  a  selling  force  which  will 
stand  out  pre-eminent  in  efficiency  and  organi- 
zation, with  an  unprecedented  sales  result  as 
a  consequence.  Mr.  Hopkins  is  already  assured 
of  the  loyalty  and  ability  of  our  present  sales 
force,  and  his  aim  will  be  to  co-ordinate  the 
efforts  of  his  department  with  other  depart- 
ments of  the  business  in  a  manner  that  will 
give  us  100  per  cent,  results  from  our  combined 
efforts." 

Mr.  Hopkins'  sales  work  will  relieve  W.  C. 
Fuhri,  the  United  States  manager,  from  his 
duties  in  that  direction,  and  will  enable  him  to 
devote  more  of  his  time  to  assisting  the  presi- 
dent and  the  assistant  general  manager  in  the 
executive  problems  of  the  company. 

James   P.   Bradt,   formerly  assistant  to  the 


STEADY  PROGRESS  OF  THE  M0TR0LA 

Jones-Motrola,  Inc.,  Now  Have  Modern  As- 
sembling Plant  in  New  York  and  Are  Im- 
proving Distributing  Facilities  Constantly 


Jones-Motrola,  Inc.,  29  West  Thirty-fifth 
street,  New  York,  manufacturers  of  the  Motrola 
for  winding  talking  machine  motors  automatic- 
ally by  means  of  electricity  report  that  although 
their  output  is  being  steadily  increased,  the 
demand  from  all  sections  of  the  country  keeps 
well  ahead  of  the  ability  to  supply  it.  The 
company  now  has  established  an  excellent  plant 
at  the  Thirty-fifth  street  address,  which  is  well 
equipped  with  modern  machinery  of  various 
types  for  winding  springs,  cutting  gears,  and 
making  and  assembling  other  parts  of  the  Mo- 
trola. A  number  of  Motrolas  have  been  made 
complete  in  the  plant  even  to  the  manufacture 
of  the  armatures,  an  elaborate  testing  room  has 
been  equipped  in  which  every  Motrola  is  thor- 
oughly tried  out  before  being  shipped.  The 
plant  is  being  increased  in  size  constantly  as 
the  demand  grows. 

Jones-Motrola,  Inc.,  have  also  greatly  im- 
proved their  distributing  facilities  in  various  sec- 
tions of  the  country,  through  the  establishment 
of  substantial  territorial  agents.  One  of  the 
latest  of  these  is  the  Pittsburgh  Motrola  Sales 
Co.,  763  Liberty  avenue, .  Pittsburgh,  Pa.,  of 
which  M.  J.  Brenner  is  manager.  Distribution 
of  the  Pacific  Coast  is  being  taken  care  of  by 
the  Pacific  Phonograph  Co.,  of  San  Francisco. 

A.  J.  Olson,  of  the  sales  staff  of  the  company, 
left  on  June  8  on  an  extended  business  trip  to 
the  Middle  and  Northwest,  and  will  be  gone  for 
several  weeks. 


A  certificate  of  incorporation  has  been  issued 
to  Henry  Mielke,  of  New  York  City,  a  dealer 
in  talking  machines  and  accessories.  The  cap- 
italization is  $5,000,  the  incorporators  being 
Henry  Mielke,  Aaron  Nover  and  Gustav  J.  Voss. 


The" 

Recruit 

PHONOGRAPH 


Weight,  18  lbs.  Water-proof  leatherette 
case.  A  new  Recruit  for  ARMY,  NAVY, 
HOME  DEFENSE,  ANY  CAMP. 


Retail  Price 
$30 

Just  what  you  have 
been  looking  for — 
what  everyone  has 
been  looking  for 


The  Only  Real,  Practical 

r&  i  i  i  OFF  DUTY 

Portable  Phonograph  Has  standard  motor, 

Universal  tone  arm, 
drawer  for  needles,  wonderful  tone  quality 
big  in  volume.  Plays  any  disc  record.  Racks 
for  twelve  records.  Case  opened  and  ready 
to  play,  or  closed 
up  in  less  than  a 
minute. 


Many  orders  received  for  Y.  M.  C.  A.  Army 
Branches.  'Adoption  is  favorably  consid- 
ered _  by  schools  of  Foreign  Languages 
teaching  by  phonographic  methods. 

Sole  Selling  Agents 


ON  DUTY 


Call,  write'or  telephone 
—Cortland  4744  NOW, 
for  terms  and  territory. 


TIlori^ell^ManlotriL 

iacorparAieci 
Ail tslaliliskmeat  far  toe  rii.s>priri>ior\ 
of  u\e  Phjanograjii  and  lLs  Accessories 

In.  Hie  Havemeyer  Building 

Cortland.  —  CKaurcK  —  Dey  »5*treet*s 
MWYORK 


PHONO  RECORD  HOLDERS 

IN  STOCK  FOR  IMMEDIATE  DELIVERY 

INDEX0  PHONO  RECORD  FILE  CO. 

14-16  WOOSTER  STREET  NEW  YORK 

LATEST  DELPHE0N  IMPROVEMENTS 

Covering  New  Reproducing  Equipment  Which 
Has  Been  Highly  Praised 


Bay  City,  Mich.,  June  8. — The  Delpheon  Co.,  of 
this  city,  manufacturers  of  the  Delpheon  phono- 
graph, has  just  completed  a  series  of  successful 
experiments  covering  a  new  reproducing  equip- 
ment for  its  machine,  including  a  new  sound 
box,  tone  arm  and  horn.  The  company  has 
applied  for  patents  covering  its  sound  box, 
which  is  operated  on  an  entirely  different  prin- 
ciple from  any  reproducer  now  on  the  market. 
The  company  has  also  changed  the  construc- 
tion "and  shape  of  its  amplifying  chamber  and  is 
using  a  new  and  distinctive  type  of  tone  arm. 
This  entire  combination  gives  a  tone  quality 
that  has  been  praised  by  visitors  to  the  factory. 

The  Delpheon  factory  has  just  completed  an 
extensive  addition  to  its  assembling  and  finish- 
ing plant  and  this  new  plant  will  enable  it  to 
triple  its  output.  This  addition  was  finished  in 
record  breaking  time  in  order  to  enable  the 
company  to  fill  its  orders  promptly. 

R.  W.  Gresser,  sales  manager  of  the  company, 
is  planning  to  visit  the  East  in  the  near  future 
to  close  several  important  deals  for  the  han- 
dling of  Delpheon  products  in  the  Eastern  sec- 
tion of  the  country,  particularly  New  England. 


Steel  Needles 

Each  needle  guaranteed  to  play  ten  records. 


This  handsome  metal  enamel  display  stand,  holds  60  packages, 
2  doz.  extra  loud,  1  doz.  medium  and  2  doz.  loud;  each  package 
containing  50  WALL-KANE  needles,  retailing  for  10c. 

Price  of  Stand  to  dealers,  $3.90.    Single  packages,  6c» 

JOBBING  TERRITORY  OPEN 

Progressive  Phono.  Supply  Co. 

145  WEST  45th  STREET,        NEW  YORK  CITY 
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Talking  Machines  at  National  Music  Show 


Industry  Represented  at  Big  Exhibition  of  Musical  Instruments  of  All  Kinds 
Held  in  Coliseum,  Chicago,  111.,  Recently — Featured  in  Musical  Events— Those 
Who  Exhibited  and  Details  of  Their  Various  Displays — Some  New  Products 


Chicago,  III.,  June  8. — The  importance  of  the 
talking  machine  in  the  music  trade  at  the  pres- 
ent time  was  illustrated  strikingly  at  the  Na- 
tional Music  Show,  which  was  held  in  the  Coli- 
seum, this  city,  during  the  week  of  May  19  to 
26.  Although  at  previous  music  shows,  talking 
machines  were  practically  an  unknown  factor, 
only  one  concern  being  represented  at  the  last 
show  also  held  at  the  Coliseum  in  1911,  this 
year  a  large  percentage  of  the  exhibits  con- 
sisted of  talking  machines  and  accessories. 
Talking  machine  recitals  and  the  singing  and 
playing  of  prominent  recording  artists  also 
served  to  supply  many  features  of  the  important 
musical  programs  of  the  week. 

The  talking  machine  or  phonograph  trade  was 
also  strongly  represented  at  the  formal  opening 
of  the  show  on  May  19,  on  which  occasion 
Thomas  A.  Edison  had  in  his  laboratory  in 
Orange,  N.  J.,  pressed  the  button  that  started 
things  going,  while  Muratore,  the  noted  artist, 
who  was  scheduled  to  appear  in  person,  sent 
greetings  by  long  distance  phone  from  New 
York,  where  he  was  in  a  hospital  recovering 
from  an  operation.* 

Despite  the  inclement  weather  on  several  days 
during  the  week,  the  attendance  figures  were 
most  satisfactory.  The  National  Association  of 
Piano  Merchants  of  America  held  their  annual 
convention  at  the  Congress  Hotel  during  the 
week,  and  the  several  hundred  piano  men  who 
attended,  the  majority  of  them  also  dealers  in 


keenly  interested  in  the  variety  of  music  offered. 
.  Upon  entering  the  Coliseum  there  was  of- 
fered to  the  gaze  a  long  expanse  of  handsome 
and  practically  sound-proof  booths  finished  in 
white  and  gold  and  with  lighting  fixtures  to. 


the  whole  and  presented  a  most  pleasing  effect. 
The  exhibitors  and  their  staffs  turned  out  in 
full  regalia,  which  gave  it  a  decided  society  air. 

Charles  H.  Green,  manager  of  the  National 
Music  Show,  and  his  corps  of  assistants  in  all 
departments  deserve 
full  credit  for  the  suc- 
cess of  their  efforts  in 
connection  with  the 
present  exhibition.  It 
should  do  much  to  put 
music  on  the  map .  in 
Chicago.  The  com- 
plete list  of  talking 
machine  and  accessory 
,  exhibitors  was  as  fol- 
lows : 

Aeolian  Co.  Vocalion 
Division 

The  Aeolian-Vocalion 
exhibit  formed  one  of 
t  h  e  handsomest  dis- 
plays in  the  Coliseum 
and  was  a  fitting  com- 
panion to  the  displays 
of  the  other  Aeolian 
Co.  interests.  W.  H. 
Alfring  supervised  the 
Looking  Down  the  Center  Aisle  of  the  National  Music  Show  work,  assisted  by  W.  H. 

match.  A  plate  glass  front  permitted  of  the  Carey,  H.  B.  Levy,  H.  M.  Hall,  A.  C.  Barg  and  O. 
viewing  of  the  displays  within  the  booth  to  C.  Searles.  Eight  models  running  from  $35  to 
advantage,  providing  the  space  was  so  crowded     $375  displayed  the  regular  Vocalion  line  to  good 


The  Handsome  Vocalion  Room 


The  Domestic  Talking  Machine  Exhibit 


talking  machines,  visited  the  show,  and  natural- 
ly took  a  lively  interest  in  the  talking  machine 
exhibits  found  there. 

The  Musical  Program 

Elaborate  musical  programs  each  day  and  eve- 


that  one  could  not  enter — and  that  was  fre- 
quently the  case. 

A  wide  aisle  running  entirely  around  the  build- 
ing provided  for  access  to  the  booths  on  each 
side  of  it,  while  center  cross  aisles  in  each 


advantage,  while  ten  special  art  models  evoked 
much  admiration  from  the  many  women  visitors 
to  the  show  as  well  as  the  dealers  who  viewed 
them  from  a  business  standpoint.  There  was 
also  on  display  the  new  style  X  electric  motor 


th    Ed'        Theatre  Path6  Exhibit  (Showing  Making  of  Records) 

ning  during  the  week  also  won  public  patronage      direction  led  the  way  to  the  remainder  of  the     with  glass  side  and  mirror  arrangements  so  as 
of  those  who  would  not  naturally  be  attracted     spaces.    A  canopy  of  sky  blue  and  studded  wUh     to  show  its  complete  operation, 
by  the  displays  themselves,  but  who  were  also     electric  lights  in  semblance  of  stars  overhung 


[Continued  on  page  65) 
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THE  NEW  EDISON  DIAMOND  AMBEROLA 
MODEL  50 


FOR 
YOUR 
SUMMER 
BUSINESS 


Immediately  you  think  of  your  summer  phonograph  business,  the 

New  Edison  Diamond 
Amberola  and  Edison 
Blue  Amberol  Records 


come  to  mind  as  the  most  desirable  low-priced  phonograph  merchan- 
dise you  could  carry,  especially  at  this  time  of  the  year. 

The  New  Edison  Diamond  Amberola  combines 

Light  Weight 
Compactness 

Diamond  Reproducer  Point  (No  needles  to  bother  with) 
Low-priced  Instruments  ($30 — $50 — $75) 
Practically  Indestructible  Records  (50c  and  75c  each) 
REAL  MUSIC 


Can  you  think  of  a  more  ideal  instrument  for  the  camp,  the  summer 
cottage,  the  house-boat,  etc.,  than  one  possessing  these  points  of 
superiority? 

Your  request  for  full  information  will  meet  with  a  ready  response  from 


THOMAS  A.  EDISON,  Inc. 

279  Lakeside  Ave  ORANGE,  N.  J. 
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TALKING  MACHINES  AT  NATIONAL  MUSIC  SHOW— (Continued  from  page  63) 


Brooks  Mfg.  Co. 

The  Brooks  Mfg.  Co.,  of  Saginaw,  Mich.,  was 
represented  by  President  C.  C.  Brooks.  One  of 
the  Brooks  talking  machines  was  on  display  at 
the  Johnson  motor  booth  and  another  at  the 


explanation  of  the  remarkable  new  universal 
sound  box,  which  is  a  new  part  of  the  Bruns- 
wick equipment.  The  new  two-spring  and  three- 
spring  Brunswick  motors  were  also  the  re- 
cipients of  much  attention.  The  Brunswick 
regular  line  of  eight  models,  running  in  price 
from  $30  to  $175  were  on  display  and  in  addi- 


The  E.  P.  Johnson  Display 

was  the  remarkable  dual  construction  of  the  sound 
box  whereby  the  contact  point  between  needle 
and  record  remains  in  practically  the  same  posi- 


The  Advantages  of  the  Ready  File  Are  Shown 

Heineman  exhibit.  Both  were  fitted  with  the 
now  famous  Brooks  automatic  stop  and  repeater 
which  makes  it  possible  to  repeat  the  playing 
of  a  record  any  number  of  times  up  to  ten  or 
continuously.  H.  Van  de  Mark,  local  jobber, 
assisted  Mr.  Brooks. 

Brunswick-Balke-Collender  Co. 
The    Brunswick-Balke-Collender    space  was 


Melophone  Talking  Machine  Co.'s  Display 

tion  there  were  two  special  styles  at  $1,000  and 
$325  respectively,  while  there  were  also  two 
models  in  fashionable  wicker  designs,  which 
seemed  to  win  the  favor  of  many  as  a  summer 
proposition. 

Columbia  Graphophone  Co. 
The  Columbia  Graphophone  Co.  occupied  a 
large  space  at  the  show  comprising  four  booths 
thrown  into  one  and  providing  for  a  commodious 
recital  hall  as  well  as  space  for  the  display  of 


The  Empire  Line  on  Display 

tion  whether  playing  lateral  or  vertical  cut  rec- 
ords, thus  insuring  in  each  instance  that  the 


Part  of  the  Columbia  Booth 

another  exhibit  that  was  kept  busy  and  W.  B. 
Harrison,  who  was  in  charge,  aided  by  Mr. 
Brophy  and  Miss  Curtis,  were  kept  steadily  at 


the  company's  complete  line  of  Grafonolas 
space  was  attractively  decorated  with  portraits 
of  prominent  Columbia  artists  and  the  national 
colors,  and  the  general  effect  was  excellent. 
In  one  corner  of  the  room  on  a  small  stage,  a 
Grafonola  200  was  kept  going  almost  continu- 
ously, demonstrating  the  Columbia  records  as 
well  as  the  machines.  At  one  side  of  the  hall 
was  an  exhibit  of  the  various  processes  that 
enter  into  the  manufacture  of  records  from  the 
first  wax  blank  to  the  pressed  and  finished  prod- 
general   charge  of 


The  Brunswick  Phonograph  Display 

The     diaphragm  receives  the  full  force  of  the  blow. 

The  exhibition  was  in  charge  of  P.  C.  Adams, 
sales  manager  for  the  Domestic  Corp.,  and  E. 
Bauer,  their  special  traveling  representative,  was 
also  in  attendance.  Horace  Sheble,  president 
of  the  company,  was  a  visitor. 

The  Domestic  exhibition  was  unique  in  an- 
other point,  namely,  they  were  the  only  ones 
specializing  on  table  machines  to  the  extent  of 
showing  no  floor  types.  Mr.  Adams  explained 
that  the-  concern  was  specializing  in  one  field 
and  proposed,  through  concentration,  to  aim  for 


The  Stewart  Phonograph  Display 

work  explaining  the  manifold  merits  of  the  line. 
Martin  Nystrom,  who  was  also  in  attendance  a 
large  part  of  the  time,  was  in  demand  for  an 


Where  the  Pathephones  Were  Shown 


uct.  The  display  was 
James  P.  Bradt,  assist- 
ant to  the  president, 
and  H.  A.  Yerkes,  Cen- 
tral Western  represen- 
tative, assisted  by  mem- 
bers of  the  Chicago 
staff. 

Domestic  Talking  Ma- 
chine Corp. 

The  Domestic  Talk- 
ing Machine  Corp.  ex- 
hibited in  their  booth 
a  complete  line  of  the 
new  Domestic  table 
models.  A  unique  fea- 
ture of  the  show  was  a 
Domestic  "Favorite" 
model  with  glass 
panels,  the  interior  be- 
ing illuminated  to  show 
the  inner  mechanism  of 
the  machine  and  dem-  Handsome  Heineman  Motor  Exhibit 

onstrate  to  advantage  the  silent-service  motor     leadership  in  the  moderate-priced  instruments, 
and  new  automatic  brake  that  stops  the  motor  Thos.  A.  Edison,  Inc. 

when  the  tone  arm  is  raised.     A  further  inter-  Thos.  A.  Edison,  Inc.,  occupied  a  large  con- 

esting  point,  shown  in  the  entire  Domestic  line,  (Continued  on  page  66) 
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cert  hall  at  the  south  end  of  the  Coliseum  where 
tone  tests  and  recitals  featuring  the  New  Edi- 
son, the  Edison  Re-creations  and  artists  of  na- 
tional standing  who  sing  for  and  with  the  New 
Edison,  among  them  being  Marie  Rappold,  so- 
prano; Hardy  Williamson,  tenor;  Arthur  Walsh, 
violinist;  Christine  Miller,  contralto;  Ciccolini, 
Italian  tenor,  and  Harold  Lyman,  flutist.  The 
tone  tests  were  given  on  a  raised  platform  at 
one  end  of  the  hall,  which  by  the  way,  accom- 
modated over  200  people,  and  was  constantly 
crowded,  and  the  New  Edison  phonographs, 
seven  of  the  new  period  designs  and  seven  of 
the  regular  models,  were  shown  on  platforms 
at  the  sides.  There  was  shown  the  cabinet,  a 
replica  of  a  celebrated  piece  of  cabinet  work 
now  in  the  Hotel  de  Cluny,  and  which  is  de- 
clared to  be  the  costliest  phonograph  in  exist- 
ence; a  handsome  French  Gothic  cabinet,  and 
the  other  beautiful  period  cabinets  after  the 
early  English,  French  and  Italian  schools.  Of 
the  regular  styles  there  were  Model  C2S0, 
Chippendale;  Model  C200,  Adam;  Model  B4S0, 
Louis  XVI;  Model  B375,  Louis  XV;  Model 
C150,  Sheraton,  and  Model  A 100,  M.  Verdi.  E.  B. 
Fuller,  general  supervisor  for  Thos.  A.  Edi- 


Fulton-Alden  Co. 

The  Fulton-Alden  Co.,  of  Waukegan,  enjoyed 
a  good  share  of  attention  with  the  company's 
phonograph.  Three  models  were  shown,  the 
retail  prices  of  which  were  $125,  $225  and  $350. 
The  stepped  vibratory  horn,  acoustic  chamber 
and  special  tone  arm  and  reproducer  attracted 
much  attention,  while  the  automatic  record  con- 


Another  View  of  the  Heineman  Exhibit 

tainer,  which  is  a  part  of  the  Fulton  specifica- 
tions, also  came  in  for  much  praise. 

In  attendance  at  the  exhibit  were  R.  C.  Ful- 
ton, E.  G.  Alden,  J.  H.  Kirby,  J.  R.  Fulton,  R.  H. 
Stripe,  T.  Nowicki  and  H.  L.  Howe. 

Otto  Heineman  Phonograph  Supply  Co. 

The  Otto  Heineman  Phonograph  Supply  Co., 
New  York,  had  a  large  double  booth  facing  on 
two  aisles  and  devoted  to  the  product  of  the 
Heineman  plant  at  Elyria,  O.,  and  also  the  re- 
cently acquired  Meisselbach  factory  at  Newark, 
N.  J.  Seven  different  models  of  Heineman  and 
four  Meisselbach  motors  were  shown,  motors 
being  shown  on  pedestals,  unenclosed,  thus  dem- 


steps  in  the  manufacture  of  talking  machine 
motors.  Immense  legends  on  either  wall  de- 
clared that  more  than  500,000  Heineman  motors 
have  been  sold  in  the  U.  S.  during  the  past  two 
years.  The  company  co-operated  with  nearly 
twenty  talking  machine  manufacturers  using 
their  product  by  permitting  them  to  show  sam- 
ples of  their  machines  in  their  booth.  Those 
in  charge  were  Otto  Heineman,  president  of 
the  company;  S.  A.  Ribola,  manager  of  the  Chi- 
cago office;  W.  G.  Pilgrim,  assistant  sales  man- 
ager; W.  C.  Strong,  factory  manager  at  Elyria; 
L.  F.  Kieffer,  Central  West  division;  Paul  L. 
Baerwald, -  Eastern  sales  manager;  C.  W.  Neu- 
meister,  manager  of  the  Cincinnati  office.  On 
Saturday  evening  Mr.  Heineman  tendered  a 
dinner  to  his  staff,  during  the  course  of  which 
he  mentioned  that  the  company's  exhibit  at  the 
show  had  proved  very  successful,  many  orders 
having  been  received  for  Heineman  and  Meissel- 
bach motors,  tone  arms,  sound  boxes,  etc. 
Johnson  Motor  Co. 
The  Johnson  Motor  Co.  booth  was  especially 
favored  by  the  talking  machine  men,  and  all 
during  the  show  Harry  Griffith  and  others  in 
charge  of  the  display  were  kept  busy  answering 


The  United  Phonograph  Corp.  Exhibit 

son,  Inc.,  was  in  charge  of  the  display,  and  was 
assisted  by  Messrs.  Walsh  and  Lyman. 

Empire  Talking  Machine  Co. 
The  Empire  Talking  Machine  Co.,  with  John 
H.  Steinmetz  in  charge,  proved  a  drawing  card 
to  both  dealers' and  the  public,  for  to  the  dealers 
there  was  the  complete  Empire  line  to  inspect 
together  with  the  new  Empire  records,  while 
to  the  public  there  was  a  free  chance  on  a 
machine.  The  Empire  Model  B,  which  retails 
at  $100,  held  the  center  of  the  stage,  and  the 
fine  selections  of  oak  and  mahogany  in  which 
it  is  finished  were  much  commented  upon.  The 
special  reproducer  and  tone  arm  were  features 
of  the  line  that  were  prominent,  as  was  also  the 
automatic  stop,  which  is  one  of  the  strong  points 
of  the  Empire  line. 


The  C.  J.  Lundstrom  Mfg.  Co. 

onstrating  their  noiselessness.  On  the  walls 
were  frames  in  which  were  displayed  all  the 
various  component  parts  of  the  motors.  Both 
Heineman  and  Meisselbach  sound  boxes,  tone 
arms  and  other  accessories  were  displayed.  An 
interesting  feature  was  that  showing  the  various 


Looking  Into  the  Mandel  Booth 

questions  and  demonstrating  the  uniformity  of 
the  motor's  operation.  Evidently  the  electric- 
ally-driven talking  machine  is  going  to  receive 
a  lot  of  attention  from  the  trade  this  year.  The 
Johnson  motor  could  be  seen  at  the  show  in 
installations  in  the  following  machines:  Cowan, 
Brooks,  Unit  United,  Brunswick,  Chicago  Reed- 
ware,  Superba,  E.  P.  Johnson,  Bush  &  Lane, 
Magnola  and  Empire. 

C.  J.  Lundstrom  Mfg.  Co. 
C.  J.  Lundstrom  Mfg.  Co.,  Little  Falls,  N.  Y., 
had  an  interesting  display  of  its  "Converto" 
phonograph  cabinet,  which  is  made  so  as  to  con- 
vert small  table  machines  into  large  enclosed 
cabinet  styles.  Two  sizes  were  shown,  and 
they  evoked  much  admiration  from  the  dealers. 
(Continued  on  page  68) 


PEARSALL  SERVICE  IS  ACTIVE 

IT  IS  ALWAYS  IN  FRONT 

On  duty  all  the  time  guarding  your  supplies  for  getting 
more  profits.  Our  investigations  of  business  demands 
enable  us  to  judge  well  on  the  volume  of  your  record 
orders. 

Frequently  a  dealer  puts  on  more  steam  and  sur- 
prises us  in  the  larger  orders  for  Victor  records,  but  our 
stock  is  so  big  that  any  requisition  is  handled  completely 
and  delivered  promptly. 

It  is  the  record  business  that  brings  permanent 
profits.  It  is  the  permanent  profit  that  makes  you  a  big- 
ger dealer.  And  Pearsall  Service  helps  your  prestige  as 
well  as  your  profits. 

SILAS  E.  PEARSALL  COMPANY 

VICTOR  DISTRIBUTORS       18  W.  46th  STREET,  NEW  YORK 
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From  "ALL"  Products  Manufactured  by  the 


CRESCENT  TALKING  MACHINE  CO., 

Manufacturers  of  the  Famous  "SILVERTONE"  Line,  and 


Inc. 


Tone  Arms,  Patent  One-hand  Side  Stays 


Sound  Boxes 


Motors 


Automatic  Stops,  etc.,  etc. 

Assures  Manufacturers  Equipping  Their  Products  with  Our  Motors 
and  the  Various  Types  of  Our   Tone-Arms   and   Sound  Boxes 

"THE  ANTICIPATED  SUCCESS" 

Illustrations  and  Literature,  also  Prices  on  Quantities  upon  Application 
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will  play  from  50  to  100  selections,  either  hill  and  dale  or  lateral 

cut.     Made  to  retail  at  10c  each. 

Now  distributed  throughout  the  whole  country. 

Put  one  of  our  novel  display  cards  in  your 
shop  and  see  how  it  will  add  to  your  profits. 


ACCESSORIES  and  EQUIPMENT  DEPT. 

CRESCENT  TALKING  MACHINE  CO.,  Inc. 

109  Reade  Street  New  York 


Chicago  Office 

CRESCENT  S4LES  CO. 

23  E.  Jackson  Blvd. 


New  England  Distributor 

CRESCENT  SALES  CO. 
Providence,  R.  I. 
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Magnola  Talking  Machine  Co. 

The  Magnola  Talking  Machine  Co.  was  well 
represented  with  several  models  of  Magnola 
talking  machines,  including  two  portable  ma- 
chines just  introduced  to  the  trade.  Both  ma- 
chines were  of  the  standard  cabinet  type  with 
rubber  tired  wheels  occupying  the  place  of  the 
ordinary  rear  legs,  and  were  designed  for  use 
in  country  homes,  schools  and  other  places 
where  it  is  desired  to  move  the  machine  from 
one  place  to  another.  Styles  65,  100,  150  and  200, 
the  latter  a  beautiful  walnut  model  of  unusual 
design,  were  included  in  the  display.  A  feature 
of  the  better  models  that  interested  the  visitors 


The  Fulton-Alden  Line 


was  the  FlexiFile  equipment  for  filing  records, 
which  goes  with  each  machine.  Those  in  charge 
of  the  display  included  Otto  Schulz,  president  of 
the  company;  H.  D.  Hewitt,  Frank  Olson  and 
A.  T.  Gustafson. 

Mandel  Mfg.  Co. 
Mandel  phonographs  attracted  a  big  share  of 
attention  and  under  the  direction  of  M.  B.  Sil- 
verman, M.  Mandel  and  A.  P.  Miller  made  many 
friends  and  dealers.  The  complete  Mandel  line 
of  five  models,  ranging  in  price  from  $35  to 
$250,  in  all  the  various  woods,  was  exhibited. 
The  Mandel  phonograph  motor,  of  which  its 
designers  are  so  proud,  also  occupied  a  promi- 
nent place  in  the  display,  the  various  parts  be- 
ing shown  as  well  as  the  assembled  motor.  A 
Mandel  souvenir  in  the  shape  of  a  whistle  was 
distributed.  It  bore  the  slogans  "Blow  for  the 
Mandel  Phonograph"  and  "Built,  not  assem- 
bled." 

Melophone  Talking  Machine  Co. 

The  Melophone  Talking  Machine  Co.,  under 
the  direction  of  the  local  manager,  L.  M.  Hey- 
mann,  Sales  Manager  Guarnier  and  F.  D.  Ben- 
nett entertained  a  large  crowd  of  visitors  and 
showed  the  portable  Melophone  which  retails 


at  $30  and  the  Melophone  Model  6,  a  table 
machine  which  also  sells  at  that  figure.  The 
Melophone  P.  B.  Torsional  spring  motor,  which 
plays  six  ten-inch  records  at  one  winding,  was 
an  object  of  special  interest  and  examination  by 
the  visitors. 

Meteor  Motor  Co. 

The  Meteor  Motor  Co.  of  Piqua,  Ohio,  ex- 
hibited in  its  booth  the  floor  model  talking  ma- 
chine which  is  to  be  specialized  on  by  the 
Meteor  concern.  Maurice  Wolfe  was  in  charge 
of  the  exhibit. 

Pathe  Freres  Phonograph  Co. 

One  of  the  most  interesting  displays  at  the 
Coliseum  from  both  the  dealer's  and  the  pub- 
lic's point  of  view  was  that  of  the  Pathe  Freres 
Phonograph  Co.,  occupying  Booths  6  and  7. 
The  feature  of  the  display  was  a  record  press 
in  actual  operation,  and  it  was  declared  that  it 
was  the  first  time  this  interesting  process  had 
ever  been  shown  to  the  public.  The  press,  with 
the  necessary  steam  table  and  other  complicated 
piping  and  equipment  was  installed  by  F.  D. 
Lewis  from  the  Pathe  factories,  and  the  plant 
was  devoted  to  pressing  the  record  by  Mura- 
ture,  one  side  bearing  "On  With  the  Play," 
from  I  Pagliacci,  and  the  other  side  "La  Donna 
Mobile,"  from  Rigoletto.  Each  visitor  was 
given  a  numbered  card  to  be  filled  out  with  name 
and  address,  and  each  hour  four  records  were 
given  free  to  people  drawn  by  lot  through  the 
medium  of  the  cards.  The  booth  was  con- 
tinually crowded,  and  on  the  opening  night 
over  2,000  registered.  In  the  adjoining  booth 
was  displayed  the  full  line  of  Pathe  phono- 
graphs. The  display  was  in  charge  of  H.  N. 
McMenimen,  managing  director  of  the  company, 
who  was  assisted  by  Mr.  Lewis  and  John  Marty, 
who  did  the  pressing. 

Ready-File  Co. 

The  Ready-File  Co.,  of  Indianapolis,  exhibited 
several  models  of  talking  machines,  including 
Victor  machines  10  and  11,  equipped  with  the 
Ready-File  record  filing  device.  The  booth  was 
neatly  placarded  and  brought  out  the  number 
of  Victor  distributors  who  are  pushing  the 
Ready-File.  F.  O.  Wilking  and  F.  R.  Robinson 
were  in  attendance. 

Re-Pla-Stop  Co. 

The  Re-Pla-Stop  Co.,  of  Cincinnati,  had  a 
very  interesting  display  of  the  company's  de- 
vice, which  is  designed  for  talking  machines 
of  almost  all  descriptions  and  which  will  replay 
a  record  any  number  of  times  that  the  operator 
desires.  -  A  simple  dial  arrangement  will  repeat 


a  record  once  or  five  times  or  any  intermediate 
number  and  will  then  automatically  stop.  A.  D. 
Blanton  was  in  charge,  assisted  by  J.  E.  Strietel- 
meier  and  E.  C.  Strietelmeier. 

Sonora  Phonograph  Corp. 
The  Sonora  Phonograph  Corp.  had  a  very  elab- 
orate exhibit  of  all  models  of  phonographs  man- 
ufactured by  that  company  with  the  Sonora 
Supreme,  the  $1,000  model,  holding  the  center 
of  the  stage.  The  Sonora  won  a  number  of  new 
friends  from  among  those  who  visited  the  booth 
and  listened  to  the  tone  quality  and  inspected 
the  structural  features  of  the  machines.  W. 
Hadert,  general  manager  of  the  Sonora  Phono- 
graph Corp.,  was  in  general  charge,  and  was  as- 
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sisted  by  C.  L.  Marshall,  Detroit  representa- 
tive for  the  Sonora,  E.  A.  Frank  and  others. 
Stewart  Phonograph  Corp. 
The  Stewart  Phonograph  Corp.,  of  Chicago, 
displayed  in  its  booth  the  popular  priced  stand- 
ard Stewart  machine  and  also  the  new  case 
equipment,  which  is  being  put  out  to  make  a 
handily  transportable  machine  out  of  the  Stew- 
art. The  new  floor  models  equipped  with  the 
combination  tone  arm  and  sound  chamber  were 
also  shown.  F.  A.  Bringolf,  W.  Shire,  L.  Mc- 
Arthur,  W.  D.  Hodson  and  R.  Thomas  were  in 
attendance. 

Udell  Works 

The  Udell  Works,  Indianapolis,  Ind.,  had  a 
most  comprehensive  line  of  cabinets  for  music, 
music  rolls  and  talking  machine  records  in- 
Space  9A  at  the  Coliseum.  The  display  in- 
cluded nearly  twenty  of  the  leading  models, 
several  of  them  being  most  elaborate.  There 
were  a  variety  of  finishes,  including  oak  and 
mahogany.  Tom  Griffith,  sales  manager,  and 
Daniel  G.  Williams  were  in  attendance. 

Among  the  new  features  shown  were  two  of 
the  latest  Udell  cabinets  for  music  rolls,  both 
handsomely  designed,  one  after  the  style  of 
William  and  Mary  and  the  other  Queen  Anne. 
United  Phonograph  Corp. 

The  United  Phonograph  Corp.  showed  in  its 
booth  a  full  line  of  "Puritan"  machines.  Gery 
Winholtz  and  Gordon  Osborne  were  in  charge. 
World  Phonograph  Co. 

The  World  Phonograph  Co.  offered  an  excep- 
tionally interesting  display  and  was  well  pat- 
ronized by  dealers  in  talking  machines  and 
pianos  alike.  Harry  C.  Meek,  sales  manager 
of  the  company,  was  on  hand  during  the  day  to 
receive  the  trade,  while  in  the  evening  A.  E. 
Kaumanns,  F.  E.  Wegelman  and  other  officers 
of  the  company  were  present.  Three  models, 
$125,  $175  and  $200  were  shown  in  addition  to 
the  "Artcraft  Reed"  style.  A  style  C  in  un- 
finished mahogany  was  admired  by  many  and  it 
also  afforded  an  opportunity  to  appreciate  the 
method  of  World  phonograph  construction. 
Special  folders,  etc.,  were  distributed.  Mr. 
Brink,  representing  Barnhart  Bros.  &  Spindler, 
makers  of  motors,  tone-arms,  etc.,  also  shared 
the  booth,  and  had  an  interesting  display. 
John  E.  Howe 

John  E.  Howe  of  Toronto,  Ont,  exhibited  a 
new  electric  automatic  stop  for  talking  machines 
at  the  Stratford  Hotel. 

Monarch  Talking  Machine  Co. 

The  Monarch  Talking  Machine  Co.,  of 
Menominee,  Wis.,  showed  its  line  of  Monarch 
talking  machines  in  Room  402,  Stratford  Hotel,; 
in  charge  of  William  A.  Johnson,  general  mana- 
ger of  the  company.  Three  models  were  shown 
furnished  with  electric  motors. 


Notice  to  Victor  Jobbers  and  Talking  Machine  Manufacturers 


Pat.  Dec.  15,  1914. 


You  will  be  glad  to  know  that  we  are  in  a  position  to  furnish  you  with  the  "Best  Record  Album,"  contain- 
ing Famous  Heavy  Green  Bristol  Paper  Envelopes  the  same  as  we  have  been  using  for  the  last  ten  years. 

Despite  the  shortage  of  dyes,  green  paper  and  silk  cloth  you  can 
secure  our  patent  album  made  of  the  highest  grade  materials. 

Why  buy  an  Album  of  inferior  make  when  you  can  buy  the  best  Album  on  the  market  for  the  same  price  ? 


103  Broadway 
Brooklyn,  N.  Y. 


THE  BOSTON  BOOK  CO.,  Inc. 


Chicago  Office: 
1470  So. Michigan  Ave. 
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Every  home,  without  exception,  is  a  market  for  a 
Columbia  Grafonola;  where  there  is  a  piano  or  no 
piano,  where  there  are  children  or  no  children;  the 
market  is  as  broad  as  the  love  of  music  and  enter- 
tainment, which  is  universal. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


TRADE  CONDITIONS  IN  LOS  ANGELES 

Business  Continues  Active  With  Scarcity  of 
Small  Styles  to  Supply  Demands— Dealers 
Through  Newspapers  and  Window  Displays 
Keep  Well  in  Evidence— News  of  the  Month 


Los  Angeles,  Cal.,  June  6.— All  Los  Angeles 
dealers  are  greatly  pleased  by  the  way  in  which 
business  is  keeping  up  to  and  even  passing  for- 
mer records.  All  the  jobbing  houses  are  experi- 
encing the  same  old  trouble  of  getting  their 
goods  through.  The  local  dealers  have  been 
ordering  all  their  special  records  for  the  last 
two  or  three  months  by  express,  in  order  to 
be  sure  of  getting  them  at  a  stated  time. 

The  scarcity  of  the  small  models  in  all  makes 
of  machines  has  been  quite  noticeable,  as  this 
s  the  time  of  year  when  there  is  a  large  de- 
mand for  these  sizes.  A  great  many  people 
in  this  part  of  the  country  who  have  large  ma- 
chines at  home  delight  in  taking  a  small  one 
on  trips  to  the  beaches  or  mountains  where 
they  make  splendid  outdoor  entertainers. 


The  Southern  California  Music  Co.  has  re- 
ceived one  of  the  Edison  Diamond  Disc  phono- 
graphs of  the  Elizabethan  Period  model.  This 
is  one  of  the  handsomest  instruments  ever 
brought  to  Los  Angeles,  and  has  attracted  a 
great  deal  of  favorable  comment. 

The  Birkel  Music  Co.  have  had  a  very  inter- 
esting display  of  a  Whitehead  torpedo,  the  kind 
used  in  the  U.  S.  submarines,  in  the  window  op- 
posite to  the  one  which  they  display  their  Vic- 
tor machines,  and  it  has  attracted  a  great  deal  of 
attention.  Manager  Beck,  of  the  Victrola  de- 
partment, reports  business  on  the  increase. 

The  Bartlett  Music  Co.  have  opened  up  their 
new  talking  machine  department  at  their  pres- 
ent location,  231  South  Broadway.  Frank  Sal- 
yer,  who  has  been  with  the  house  for  years,  is 
in  charge.  The  Bartlett  Co.  are  planning  to 
have  up-to-date  quarters  when  they  move  into 
their  new  store  at  Seventh  and  Hill  streets. 
They  are  exclusive  Columbia  dealers. 

Miss  Honorina  Biscailuz,  for  a  number  of 
years  connected  with  the  Southern  California 


Music  Co.,  has  taken  a  position  in  the  talking 
machine  department  at  the  Wiley  B.  Allen  Co. 

The  shortage  in  needles  is  still  bothering  the 
dealers,  as  most  of  them  are  entirely  out  and 
unable  to  get  any  from  the  Eastern  manufac- 
turers, who  claim  they  are  many  months  be- 
hind in  their  orders.  Most  houses  are  selling 
needles  at  10  cents  per  hundred,  and  it  looks 
as  if  the  price  would  go  to  15  cents  before  long. 

C.  S.  Ruggles,  local  manager  for  Sherman, 
Clay  &  Co.,  Victor  jobbers,  says  his  freight 
shipments  are  coming  along  better  than  hereto- 
fore, and  has  hopes  of  being  able  to  relieve 
the  shortage  both  in  records  and  machines.  Mr. 
Ruggles  says  the  new  Victrola  XIV  has  made 
a  hit  with  all  the  dealers,  and  that  the  demand 
for  it  is  so  great  that  he  is  unable  to  supply 
one-fifth  of  his  orders. 

O.  A.  Lovejoy,  manager  for  the  Diamond  Disc 
Distributing  Co.,  Edison  jobbers,  has  just  re- 
ceived three  carloads  of  machines  and  records 
from  the  factory  this  week.  Mr.  Lovejoy  is 
very  much  satisfied  with  the  business. 


The  Motor  of  Power  and  Efficiency 

That  is  what  the  Mandel  Motor  embodies.  By  concentrating  our  production  on  one 
type  of  motor  we  produce  an  efficient  product — now  in  actual  service  in  thousands  of  Mandel 
machines. 

Our  present  facilities  will  enable  us  to  take  on  more  motor  contracts.    If  you  want 

quality  motors  that 
perform  their  work 
precisely,  we  can  sup- 
ply you. 

Mandel  Motor 
and 

Phonograph  Parts 

Write  for  descriptive 
WM(!llll(llh*%     pamphlet  o  f  Mandel  Motors, 
«S$iiiiN«l  Tone  Arms 

and  Sound  Boxes. 

Mandel 
Manufacturing  Co. 


INC. 

501-511  S.  Laflin  Street 
CHICAGO  ILLINOIS 
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Do  You  Realize  the  Importance  of 
Furnishing  Your  Dealers  With 

ATTRACTIVE  CABINETS? 

Sales  are  made  and  lost  on  the  appearance  of  the  cabinet,  and  it 
therefore  pays  the  manufacturer  to  use  the  best  that  are  made. 


Two  of  our  standard  designs 


CENTURY  CABINETS 

Are  made  in  a  plant  that  for  many  years  has  specialized 
in  phonograph  cabinet  manufacture  and  they  are  con- 
structed with  scientific  accuracy. 

We  would  call  particular  attention  to  our  plan  of  fur- 
nishing a  full  line  of  complete  instruments  in  quantities 
on  a  cost  plus  manufacturing  profit  basis. 


Write  today  for  our  quotations 


Century  Cabinet  Co.,  25  West  45th  St.,  New  York 
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SAN  FRANCISCO  TALKING  MACHINE  MEN  j  HAVE  BIG  TIME 

Biggest  Event  of  Social  Season  Was  Fancy  Dress  and  Mask  Party  Given  by  Talking  Machine 
Dealers'  Association  at  St.  Francis  Hotel  May  28 — Affair  Greatly  Enjoyed 


best.  All  expenses  in  connection  with  the  party 
were  borne  by  the  association  members,  in 
keeping  with  the  true  Western  spirit  of  hos- 
pitality. 


San  Francisco,  Cal.,  June  5. — One  of  the  big- 
gest events  of  the  social  season  in  San  Francisco 
was  the  fancy  dress  and  mask  party,  Monday 
evening,  May  28,  given  by  the  Talking  Machine 
Dealers'  Association  of  San  Francisco  and  Bay 
Counties.  The  affair  was  held  in  the  beautiful 
Colonial  ballroom  of  the  St.  Francis  Hotel,  our 
leading  hostelry.     Two  hundred  and  fifty  per- 


fioor  manager  and  master  of  ceremonies,  hence 
everything  was  carried  along  without  a  hitch. 
"Billy"  is  in  a  class  by  himself  when  it  comes 
to  putting  over  a  good  time. 

The  grand  march  started  at  9.30,  led  by  A. 
W.  White,  of  the  Emporium,  and  Mrs.  White. 
A  committee,  consisting  of  A.  G.  McCarthy, 
Geo.   R.  Hughes,   Byron  Mauzy,  Earle  Cum- 


BUY  $  1 ,000  WORTH  OF  LIBERTY  BONDS 

Boston  Book  Co.  Shows  Patriotism  in  Practical 
Manner — Makes  Excellent  Business  Report 


The  Boston  Book  Co.,  of  103  Broadway, 
Brooklyn,  N.  Y.,  manufacturers  of  record  al- 
bums, recently  showed  their  patriotism  by  sub- 
scribing $1,000  to  the  issue  of  Liberty  Bonds. 
J.  M.  Alter,  president  of  the  company,  reports 
a  most  successful  year  for  his  firm,  and  states 
the  demand  for  their  products  continues  heavy. 
The  new  Chicago  office  recently  opened  by  the 
company  also  reports  conditions  most  favorable 
since  the  opening  of  that  branch.  The  above 
firm  is  especially  fortunate  in  having  bought 
large  stocks  of  supplies  before  the  heavy  ad- 
vances were  made  in  the  sort  of  materials  they 
use. 


COLUMBIA  CO.  FEATURES  "TONE" 


Fancy  Dress  and  Mask  Party  Given  by  Talking 

sons  connected  with  the  talking  machine  in- 
dustry attended.  The  hotel  management  gave 
over  the  handsome  Rose  Room  to  the  ladies, 
where  maids  were  in  attendance  to  assist  with 
the  costumes. 

The  revelers  commenced  to  gather  at  8.30, 
and  from  that  time  until  11  o'clock  a  steady 
stream  of  automobiles  arrived  from  all  parts 
of  northern  California.  The  boxes  and  loges 
surrounding  the  ballroom  were  crowded  with 
spectators,  friends  of  the  association. 

Wm.  Morton,  of  Sherman,  Clay  &  Co.,  was 


Machine  Dealers'  Association  of  San  Francisco 

mings,  Fred  Sherman  and  Edgar  Peixotto,  then 
selected  the  winners  for  various  prizes  donated 
by  the  merchants.  There  were  prizes  for  fancy, 
comical  and  unique  costumes  for  both  ladies 
and  gentlemen. 

The  musicians,  all  friends  of  the  association, 
with  Ben  Scott,  of  Sherman  &  Clay's  wholesale 
as  leader,  played  almost  continually,  sending  the 
dancers  home  tired  but  happy. 

Although  the  Talking  Machine  Dealers'  As- 
sociation has  held  many  notable  gatherings,  this 
one  was  declared  by  everyone  to  be  by  far  the 


The  Columbia  Graphophone  Co.,  New  York, 
carried  an  attractive  page  in  last  Saturday's 
Evening  Post  under  the  heading  ''Tone,"  featur- 
ing the  tone  arm  of  the  Columbia  Grafonola 
The  text  of  this  page  was  an  interesting  discus 
sion  of  the  importance  that  the  tone  arm  plays 
in  producing  the  Columbia  "Tone."  Mention 
was  made  of  the  fact  that  even  the  taper  is 
calculated  in  the  last  ten-thousandth  parts  of 
an  inch  to  provide  a  perfect  expanding  passage 
for  sound  waves  to  the  tone  chamber. 

The  Columbia  Co.  has  also  announced  three 
special  patriotic  records  which  will  be  adver- 
tised extensively  in  the  newspapers  and  will  also 
be  featured  on  display  cards.  These  records 
are  timely  and  one  of  them  features  the  "Star- 
Spangled  Banner"  and  "America"  played  by  the 
Chicago  Symphony  Orchestra  of  sixty-five 
pieces. 


PATHE  PATHEPHONES 
AND  RECORDS 


BEST  BY  TEST 

SERVICE 

From  the  Jobber  Is 

SUCCESS 

to  the  Dealer 

THE  FISCHER  COMPANY 


940-1030  Chestnut  Street, 


Cleveland,  Ohio 


OLDEST  PATHE  JOBBER 

This  inspection  slip  appears  on  all  shipments  by  us. 


The  CONTENTS  OF  THIS  CASE  have  been  examined 
by  The  Fischer  Co  and  found  O.  K. 
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THE  IMPERIAL  TALKING  MACHINE  COMPANY  takes  pleasure  in  presenting  to  the  Trade 
and  Public  their  Model  No.  6 — an  unprecedented  value  and  a  worthy  addition  to  the  splendid 
Imperial  Line  of  Highest  Class  Talking  Machines. 


Cabinets 
in 

Mahogany 
and 

Quartered  Oak 


In  Diamond  Paneled 
Mahogany, 
$190.00 


Universal 
Sound  Box. 

Triple 
Spring  Barrel 
Motor 


In  Straight  Mahogany  or 
Quartered  Oak, 
$175.00 


Specifications  of 
Imperial  Machines 


Model 

Height 

Width 

Depth 

Price 

No.  1 

W/z" 

16" 

19" 

$25.00 

No.  2 

16" 

i?y2" 

20y2" 

35.00 

No.  3 

4234" 

1834" 

20^" 

70.00 

No.  4 

45" 

21" 

24" 

90.00 

No.  5 

47K" 

'  22K" 

25" 

135.00 

No.  6 

48" 

2234" 

2534" 

175.00 

Imperial  three-spring, 
worm  -  driven,  noise- 
less, Precision  Motor. 


The  Imperial  Machine  is  not  an  "assembled"  or  "stencilled"  article.  Every  part  of  it  —  no  matter 
how  small — is  made  at  The  Imperial  Talking  Machine  Company's  Plant  at  Wilmington,  Delaware. 

The  new  Imperial  Record  Catalogue  has  just  come  off  .the  press — one  hundred  and  fifty  pages  of  Musical  Selections — Classic,  Standard  and 
Popular  Music,  Dances  Marches,  Vocal — Instrumental — Ensembles — Recitations — Everything! 

Write  for  sample  copy.  Supplementary  Lists  issued  every  month.  Look  for  July  List  of  Imperial  Records  in  "Record  Bulletin"  on  page  130  of 
Talking  Machine  World.    We  shall  be  pleased  to  give,  upon  request,  full  particulars  regarding  our  Machines,  Records,  Terms,  etc.,  etc. 

LIBERAL  DISCOUNTS 

IMPERIAL  TALKING  MACHINE  COMPANY 


Recording  Laboratories: 
35-37  West  31st  Street,  New  York  City 


Main  Offices  and  Factory: 

No.  9  Vandever  Ave.,  Wilmington,  Delaware 


Pacific  Coast  Distributors: 

THE  STERN  TALKING  MACHINE  CORPORATION 

1085  Market  St.,  San  Francisco,  Cal. 
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C.  STANLEY  GARRISON'S  NEW  POST 

Well-Known  Advertising  and  Newspaper  Man 
Becomes  Advertising  Manager  of  the  Ready 
File  Co.  of  Indianapolis — Splendidly  Qualified 


Indianapolis,  Ind.,  June  9. — C.  Stanley  Garri- 
son, widely  known  in  advertising  circles  in 
Indianapolis,    has    been    appointed  advertising 


C.  Stanley  Garrison 

manager  for  the  Ready  File  Co.,  manufacturers 
of  the  Ready  Record  filing  device  and  other 
talking  machine  accessories.  He  assumed  his 
duties  June  1. 

Mr.  Garrison  has  been  connected  with  the 
headquarters  staff  of  the  Associated  Advertising 
Club  of  the  World  in  the  capacity  of  associate 
editor  of  "Associated  Advertising,"  the  official 
organ  of  that  organization.  He  had  been  promi- 
nently identified  previous  to  that  time  with 
various  metropolitan  newspapers,  both  in  Indian- 
apolis and  elsewhere.  Just  subsequent  to  his 
connection  with  the  Associated  Clubs  he  was 
with  the  Children's  Aid  Association  as  extension 
secretary  and  publicity  manager,  directing  the 
finances  of  that  society. 

His  various  activities  in  the  newspaper  and 
advertising  fields  make  him  particularly  well 
fitted  to  take  up  the  position  as  advertising 
manager  of  the  Ready  File  Company  and  push 
its  sales  to  new  dimensions. 

CONDITIONS  GOOD  IN  TEXAS 

Dallas,  Tex.,  June  8. — The  tremendous  growth 
of  the  business  done  by  Sanger  Bros.,  who  are 
the  Victor  jobbers  in  this  city,  has  necessitated 
moving  to  much  large  quarters.  The  new  de- 
partment has  three  floors,  7,500  square  feet,  de- 
voted exclusively  to  the  wholesaling  of  the 
Victor  line  and  is  perhaps  one  of  the  best 
equipped  departments  in  the  Southwest. 

In  a  recent  advertisement  conducted  by  the 
company,  it  announces  to  the  people  of  Dallas 
that  the  new  department  contains  a  stock  of 
some  250,000  records  which  is  the  largest  and 
most  complete  assortment  in  the  Southwest. 

Lester  Burchfield,  in  referring  to-  the  business 
transacted  by  Sanger  Bros,  since  the  new  year, 
says:  "Our  Victor  business  so  far  this  year 
has  indeed  been  flattering,  showing  substantial 
gains  over  1916,  and  we  fully  expect  to  keep 
this  record  up  the  balance  of  the  year." 

PROGRESSIVE  PORTLAND  HOUSE 

Portland,  Me.,  June  7. — The  William  Emerson 
Co.,  of  this  city,  of  which  William  Craigie  is 
the  president,  is  becoming  quite  a  factor  in 
the  talking  machine  business  in  this  city.  The 
company  handles  the  Harmonola  machines 
and  the  Emerson  records,  and  it  is  finding  busi- 
ness good  at  pretty  nearly  every  point.  Mr. 
Craigie  is  one  of  the  hustlers  in  the  trade,  a 
fact  which  the  Portland  dealers  are  rapidly 
finding  out.  He  has  plans  for  establishing  sev- 
eral agencies  in  Maine,  and  these  will  be  care- 
fully selected  at  good  business  centers. 


NOW  STRADIVARA  DISTRIBUTORS 

Schilling  Piano  Co.,  New  York,  Take  Eastern 
Territory  to  Exploit  Machines  Made  by  Comp- 
ton-Price  Co.— F.  P.  Altschul  Tells  Plans  and 
How  Dealers  Will  Be  Aided 


A  business  deal  of  importance  was  consum- 
mated on  May  26  last  whereby  the  Schilling 
Piano  Co.,  112  West -Twenty-third  street,  New 
York,  became  the  sole  Eastern  distributors  for 
the  Stradivara  phonographs,  manufactured  by 
the  Compton-Price  Co.,  Coshocton,  O. 

The  Schilling  Piano  Co.  has  been  doing  busi- 
ness in  New  York  for  many  years,  and  is  well 
known  throughout  the  metropolitan  district  as 
an  enterprising  retail  piano  house.  The  com- 
pany is  controlled  by  F.  P.  Altschul  and  by  M. 
F.  Dennis. 

The  territory  for  which  they  will  be  distrib- 
utors of  the  Stradivara  machines  will  include 
that  east  of  Pittsburgh  in  the  Middle  Atlantic 
States,  New  England  and  the  South. 

E.  P.  Altschul  stated  to  a  representative  of 
The   World:     "The    Stradivara   machines  are 


everything  that  can  be  desired  by  representative 
dealers.  They  are  made  in  seven  models,  retail- 
ing from  $45  to  $245,  and  are  all  equipped  with 
automatic  stops.  A  redeeming  feature  of  these 
machines  is  the  fact  that  they  are  manufactured 
in  their  entirety  in  the  Compton-Price  factory 
and  as  great  care  is  taken  in  their  finish  and 
artistic  appearance  as  is  with  the  mechanical 
part  of  the  machine." 

"They  will  also  play  any  disc  record,  being 
equipped  with  a  universal  tone  arm.  An  in- 
dividual feature  is  the  construction  of  the  base 
of  the  tone  chamber  which  is  built  on  the  same 
principle  as  a  piano  sound  board.  As  for  our 
part,  we  are  prepared  not  only  to  give  liberal 
discounts,  but  to  supply  each  dealer  or  dis- 
tributor who  ties  up  with  us  with  ample  news- 
paper and  display  advertising  to  promote  his 
own  interests.  We  have  a  large  area  of  good 
territory  open  and  will  be  glad  to  talk  to  deal- 
ers regarding  State  distribution  or  local  terri- 
tory." 


Max  Fainberg,  of  Wilkes-Barre,  Pa.,  has  taken 
the  Columbia  agency. 


Single  and  Double  Spring  Motors, 
Tone  Arms,  Reproducers,  etc. 

In  Quantities  At  Low  Prices 


Stewart  Single  Spring  Motor 


Rigid  cast  frame.  Simple  design.  Hobbed  gears.  Powerful  and 
silent.  Plays  one  12"  or  two  10"  records.  Furnished  with  side  or 
top  speed  regulator  control. 

Our  huge  plant,  equipped  with  special  machinery  for  the 
economical  production  of  large  quantities,  places  us  in  a 
position  to  offer  phonograph  manufacturers  parts  of  quality 
at  exceedingly  attractive  figures. 

Our  Double  Spring  Motor  is  a  quality  product  in  every  particular. 
Heavy  cast  frame.  Cold  rolled  steel  bottom  plate.  All  parts  easily 
removed.  Smooth,  silent  and  even  running.  Furnished  with  plate 
to  mount  from  top  of  motor  board.  Also  with  automatic  brake. 
Plays  three  12"  or  five  10"  records. 


It  will  pay  you  to  use 
Stewart  parts.  Our  facilities 
enable  us  to  handle  large 
orders  promptly.  Detailed 
information  and  prices  upon 
application. 


STEWART  PHONOGRAPH  CORPORATION 


CHICAGO 


327  Wells  Street 


ILLINOIS 
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EMPHASIZING  PATRIOTIC  RECORDS 

Victor  Talking  Machine  Co.  in  Its  Newspaper 
Advertising  and  in  Special  Supplements  Pays 
Particular  Attention  to  That  Class  of  Music 


AN  ORGANIZATION  OF  WORKERS 

Progress  of  the  Heineman  Phonograph  Supply 
Co.  Due  to  the  Calibre  of  the  Executive  and 
Staff — Expansion  All  Along  the  Line 


Among  the  advertisements  to  be  inserted  in 
the  newspapers  of  the  country  by  the  Victor 
Talking  Machine  Co.  is  a  particularly  effective 
one  that  will  appear  during  the  week  of  June 
18,  and  is  designed  to  stimulate  a  demand  for 
patriotic  records  for  July  4.  The  advertise- 
ment occupies  the  usual  Victor  space  and  shows 
"standing  at  attention"  the  figures  of  a  soldier 
and  a  sailor.  A  dozen  or  more  of  the  most 
popular  patriotic  records  are  listed,  and  atten- 
tion is  called  to  about  one  hundred  or  more 
records  of  similar  character  which  are  to  be 
found  in  the  Victor  catalog. 

In  order  to  facilitate  the  work  of  dealers  in 
supplying  the  present  heavy  demand  for 
patriotic  records  of  all  kinds,  the  Victor  Co. 
has  prepared  and  issued  a  special  order  sheet 
covering  Victor  records  of  patriotic  music.  Not 
only  are  the  American  patriotic  songs  to  the 
number  of  100  or  more  carefully  listed,  but 
there  are  also  listed  national  patriotic  airs  of 
the  allied  countries,  including  Belgium,  Canada, 
China,  Cuba,  France,  Great  Britain,  Russia, 
Servia,  etc. 


BROADEN  ROCHESTER  ASSOCIATION 

Piano  Men  Join  with  Talking  Machine  Dealers 
in  That  City  in  Forming  Rochester  Piano  and 
Talking  Machine  Dealers'  Association 


Rochester,  N.  Y.,  June  4. — At  a  meeting  last 
week  the  Rochester  Talking  Machine  Dealers' 
Association,  organized  a  year  ago,  admitted  to 
membership  forty  piano  dealers  and  changed  the 
name  of  their  organization  to  the  Rochester 
Piano  and  Talking  Machine  Dealers'  Associa- 
tion. The  new  officers  are:  president,  Raymond 
C.  Fagan;  vice-president,  William  Smith;  secre- 
tary, George  M.  Richter;  treasurer,  William  C. 
Ludwig. 


The  marked  success  achieved  by  the  Otto 
Heineman  Phonograph  Supply  Co.,  New  York, 
can  be  attributed  not  only  to  its  progressiveness 
and  the  quality  of  its  products,  but  to  the  effi- 
ciency and  exceptional  mental  calibre  of  the 
executive  and  sales  staffs. 

Otto  Heineman,  president  of  the  company 
bearing  his  name,  has  gathered  about  him  a 
staff  of  co-workers  who  are  specialists  in  their 
respective  fields,  and  who  have  become  imbued 
with  the  spirit  of  aggressiveness  which  has 
characterized  this  company's  activities  from  the 
first  day  it  entered  the  American  market  some 
two  years  ago.  Mr.  Heineman  is  aptly  named  a 
"human  dynamo"  and  the  members  of  his  sales 
and  executive  forces  are  rapidly  earning  similar 
sobriquets  in  the  talking  machine  industry.  All 
of  them  are  conversant  with  the  mechanical 
construction  of  the  Heineman  products,  having 
spent  considerable  time  at  the  company's  plant 
in  EMyria,  O.,  before  visiting  the  manufacturers 
throughout  the  country. 

The  company  has  opened  branch  offices  in 
several  of  the  leading  cities  and  according  to  its 
present  plans  additional  branches  will  be  estab- 
lished in  the  near  future  so  that  the  users  of 
the  Heineman  motors,  tone  arms,  sound  boxes, 
etc.,  may  receive  maximum  co-operation  and 
service  from  all  angles.  The  managers  of  these 
branch  offices  frequently  spend  days  or  weeks 
with  the  company's  clients  carrying  out  Mr. 
Heineman's  idea  of  working  with  the  manufac- 
turers and  helping  them  solve  their  problems  in 
a  thorough  and  practical  way.  That  this  method 
has  met  with  the  approval  of  the  talking  ma- 
chine manufacturers  is  evidenced  in  the  wide  use 
of  the  Heineman  motor  by  leading  concerns. 

The  recent  amalgamation  of  the  Otto  Heine- 
man  Phonograph  Supply  Co.  and  A.  F.  Meissel- 
bach  &  Bro.  has  given  the  members   of  the 


RECORD  ENVELOPES 

STOCK  RECORD  POCKETS 

J.  L.  GILLESPIE  COMPANY 


PAPER  PRODUCTS 


PITTSBURGH,  PA. 


Heineman  sales  staff  an  opportunity  to  develop 
new  channels  of  co-operation,  for  the  Meissel- 
bach  motor  has  been  a  signal  success  since  first 
placed  on  the  market  and  is  highly  regarded  by 


Front  row,  left  to  right:  S.  A.  Ribolla,  Otto  Heineman, 
Paul  L.  Baerwald.  Standing,-  left  to  right:  C.  W.  Neu- 
meister,  W.  G.  Pilgrim,  W.  C.  Strong  and  Claude  T.  Pott. 

all  factors  of  the  industry,  particularly  the 
manufacturers  of  high  grade  machines. 


ISSUE  NEW  MACHINE  CATALOG 

The  Favorite  Talking  Machine  Co.,  438 
Broadway,  New  York,  has  just  issued  a  new 
catalog  containing  prices  and  illustrations  of 
their  products.  The  above  firm  carries  every- 
thing in  the  line  of  parts  and  accessories  for 
phonograph  manufacture,  besides  a  full  line  of 
horn  and  hornless  talking  machines. 


We  carry 
8 

styles  of 

MOTORS 

We  manufacture 
4 

styles  of 

TONE-ARMS 

and 
14 

styles  of 

SOUND  BOXES 


We  fit  any  of  our 
sound  boxes  to  your 
tone-arms  or  vice 
versa. 


CALL  ON  US 


FOR 


ANY  PART 


IN  THE 


PHONOGRAPH 
LINE 


We 
manufacture 
all  parts 
including 

Graduated  Disc 
Tabulators 
Turntables 
Table  Brakes 

Tone=Arm  Rests 

Record  Cleaners 
Needle  Cups 
Cabinet  Lid 
Supports 

Sapphire  Needles 

For  Edison  or  Pathe  Records 

Main  Springs 
Governor  Springs 

ETC. 


INDEPENDENT  TALKING  MACHINE  CO.,  INC. 

54-56  Bleecker  Street,  New  York  City 
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The  Columbia  dealer  markets  the  line  ol  merchan- 
dise that  cannot  be  secured  elsewhere.  No  other 
musical  product  is  so  exclusive.  People  want  it  and 
a  competitor  cannot  easily  satisfy  them  with 
substitutes. 


(Write  for  "Music  Money"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


FINAL  PROGRAM  FOR  JOBBERS'  CONVENTION  NEXT  MONTH 

Plans  Call  for  Two  Business  Sessions — Some  T  alks  by  Factory  Experts — The  Usual  Entertain- 
ments for  the  Convention  Delegates  and  Elaborate  Features  for  "Victor  Day" 


Latest  reports  from  Victor  distributors  in  the 
various  sections  of  the  country  indicate  that 
the  forthcoming  annual  convention  of  the  Na- 
tional Association  of  Talking  Machine  Jobbers, 
to  be  held  at  the  Hotel  Traymore,  Atlantic  City, 
N.  J.,  on  July  9,  10,  11,  will  be  one  of  the  best 
attended  in  the  history  of  the  organization,  for 
there  are  many  things  just  now  that  demand  the 
earnest  attention  of  those  engaged  in  the  talking 
machine  business. 

Not  only  are  the  ordinary  problems  of  the 
business,  such  as  stock  shortage,  sales  methods, 
etc.,  ripe  for  further  discussion,  but  there  have 
recently  developed  new  problems  growing  out 
of  the  war  situation,  and  including  possible  taxes 
on  musical  instruments,  increasing  difficulties  in 
transportation,  advances  in  freight  rates,  and 
other  features  too  numerous  to  mention,  but 
which  require  careful  and  efficient  handling. 

As  is  indicated  in  the  program  printed  herewith 
there  w'll  be  two  business  sessions,  one  on  Mon- 
day afternoon,  July  9,  and  the  other  on  Tues- 
day afternoon,  July  10.  The  rest  of  the  time 
being  given  over  to  amusement  and  entertain- 
ment. As  has  been  announced  before  in  The 
World,  it  is  planned  to  have  Victor  Co.  officials 
and  department  heads  address  the  jobbers  on 
pertinent  subjects,  and  then  answer  any  ques- 
tions regarding  manufacturing  or  sales  details 
that  may  arise.     The  jobbers  will  themselves 


take  care  of  the  various  details  of  the  asso- 
ciation's work,  but  will  not  read  any  special 
papers. 

The  Victor  Co.  will  take  charge  of  things  on 


CONVENTION  PROGRAM 


Monday,  July  9 

Morning — Reception  and  registration. 

11  A.  M. — Swimming. 

2  P.  M. — First  business  session. 

2.30  P.  M. — Entertainment  for  ladies. 

Evening — Visits  to  the  piers. 

Tuesday,  July  10 
9  A.  M. — Golf  tournament  at  Country 
Club. 

11  A.  M. — More  swimming. 
2  P.  M. — Second  business  session. 
2.30  P.  M.— Auto  trip  for  ladies. 
Evening — Annual  banquet. 

Wednesday,  July  11 
Victor  Co.  Day — Entertainment  of  Job- 
bers by  Victor  Co.  at  Atlantic  City. 


Wednesday,  July  11,  and  will  entertain  the  job- 
bers and  their  families  in  Atlantic  City  itself, 
instead  of  carrying  them  to  Philadelphia  or  to 
the  factory  in  Camden.  Just  what  the  company's 
program  is,  has  not  been  made  public,  but  past 


/TONE  ARMS  S  SOUND  BOXES 

Tone  -  Tone  -  Tone 

That's  what  you've 
been    looking  for. 

We  Have  Found  It 
You  Can  Get  It 

by  using  our  new 

SOUND  BOX 

Don't  take  our  word  for  it.  Send  At 
Once  for  a  sample  and  be  convinced. 

Write  for  Catalogue  of  Our  Toncarms  and  Soundboxes. 

Mutual  Talking  Machine  Company,  Inc. 

145  West  45th  Street  NEW  YORK 


performances  would  indicate  that  it  will  be  an 
elaborate  one. 

Among  the  jobbers  themselves,  the  entertain- 
ment plans  call  for  a  golf  tournament  at  the 
Country  Club,  a  tournament  that  has  become 
an  annual  feature.  There  will  be  the  usual  or- 
ganized excursion,  along  the  boardwalk,  on  to 
the  piers  and  into  the  briny,  and  during  the 
daily  sessions,  the  ladies  will  be  taken  on 
special  trips  by  themselves. 

The  Victor  jobber  who  has  not  yet  made  his 
hotel  reservations  had  better  hurry  and  insure 
himself  against  disappointment.  The  headquar- 
ters are  at  the  Traymore,  and  the  dates,  July  9, 
10,  11.  The  hotel  makes  a  special  rate  to  those 
attending  the  convention. 


GIVE  LECTURE-DEMONSTRATION 

Famous  &  Barr  Co.  Department  Gets  Excellent 
Results  Through  Unique  Affair 


St.  Louis,  Mo.,  June  7. — The  talking  machine  de- 
partment of  the  Famous  &  Barr  Co.  recently 
secured  some  excellent  publicity  through  the 
holding  of  a  "lecture-demonstration,"  with  the 
assistance  of  William  H.  Nolan  and  Miss  Louise 
Sutton,  and  at  which  the  Victrola  and  Victor 
records  were  featured.  The  event  was  widely 
advertised  in  the  local  papers,  and  admission 
was  by  ticket  only.  The  name  and  address  of 
he  recipient  was  written  on  the  back  of  each 
ticket  and  a  record  was  kept,  which  proved  that 
all  but  six  of  those  who  had  requested  tickets 
were  present.  Mr.  Nolan  delivered  an  interest- 
ing lecture  and  gave  a  practical  demonstration 
of  the  use  of  the  Oscar  Saenger  course  in  Vocal 
Training.  Miss  Sutton  demonstrated  the  use 
of  the  Victor  as  an  accompanying  instrument, 
and  there  was  also  a  program  of  general  music. 


THIRD  EDITION  OF  TRADE  DIRECTORY 

A  Feature  of  The  Talking  Machine  World  This 
Month— Has  Official  Value 


There  appears  in  this  issue  of  The  World, 
the  third  edition  of  the  "Talking  Machine  World 
Trade  Directory."  This  directory  made  its  first 
appearance  last  November  and  a  subsequent  edi- 
tion was  published  in  February.  Our  subscribers 
and  advertisers  have  been  using  this  directory 
to  excellent  advantage  as  a  purchasers'  and 
reference  guide. 

The  "Talking  Machine  World  Trade  Direc- 
tory," because  of  its  publication  in  The  World, 
the  official  paper  of  the  talking  machine  indus- 
try is  recognized  is  the  only  reliable  trade  guide 
in  existence.  The  talking  machine  industry  is 
changing  so  rapidly  that  it  is  absolutely  im- 
perative that  this  directory  be  published  several 
times  a  year  in  order  to  keep  the  information 
accurate  and  up  to  date.  In  order  to  give  our 
readers  maximum  service  and  co-operation  we 
would  appreciate  receiving  any  suggestions  or 
criticism  that  may  enhance  the  value  of  this 
directory. 


If  time  was  money,  the  tramp  would  be  a 
millionaire. 
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I  — it's  the  tone 

Tone  is  primarily  what 
makes  the  Delpheon 
supreme. 
Through  numerous  improve- 
ments in  the  reproducing 
equipment  of  the  Delpheon 
we  have  secured  a  tone 
quality  and  naturalness  of 
reproduction  that  we  ear- 
nestly  believe  are  unsur- 
passed. 

We  have  perfected  a  sound  box 
that  in  principle,  construction 
and  operation  is  a  wide  de- 
parture from  those  used  here- 
tofore. 

In  the  horn  we  use  a  material  and 
construction  entirely  new — 
made  by  a  secret  process  and 
never  before  employed  for 
this  purpose. 
The  result  of  this  combination  is  a 
realism  and  artisticness  of  tonal 
quality  that  has  never  before 
been  attained. 
In  perfecting  these  parts  we  have 
not  been  governed  by  prec- 
edent. We  started  at  the 
beginning  and  continued  our 
experiments  until  we  achieved 
success. 

We  take  a  pardonable  pride  in 
what  we  have  accomplished — 
no  matter  how  strong  we  make 
our  claims  for  superiority,  the 
Delpheon  will  uphold  us. 
You  may  put  the  Delpheon  to  any 
test  you  can  conceive.  Include 
the  "curtain  test"  if  you  wish. 
Besides,  it  has  feature  after  feature 
that  make  it  the  most  complete 
and  desirable  of  all  without  a 
single  exception. 
The  Delpheon  offers  the  dealer  the 
most  attractive  and  promising 
opportunity  of  them  all. 

Our  advertising  plan  is  an  additional  induce- 
ment to  dealers. 

Don't  delay  learning  all  about 
'  The  Phonograph 

with  an  Individuality" 


I  The  DELPHEON  CO. 
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BAY  CITY  DeP'  T  MICHIGAN 


COLUMBIA  GRAPHOPHONE  CO.'S  LOVING  CUP  CONTESTS 

President  Whitten  Offers  Trophy  to  District  Which  Makes  Best  Record  of  Sales — Must  Be  Won 
Three  Times  Before  Permanent  Possession  Is  Given — Five  Cups  Offered  to  Salesmen 

conditions 


Salesmen's  Trophy 


The  trade  promotion  department  of  the  Co- 
lumbia Graphophone  Co.,  New  York,  has  just 
furnished  the  members  of  the  Columbia  sales 
staff  with  detailed  information  regarding  the 
"President  Whitten  Cup,"  which,  as  announced 
in  a  previous  issue  of  The  World,  has  been 
donated  by  Francis 
S.  Whitten,  presi- 
dent of  the  com- 
pany. Frank  K. 
Pennington,  head 
of  the  trade  pro- 
motion department, 
has  sent  out  the 
following  letter 
which  explains  the 
conditions  govern- 
ing the  contest  for 
this  cup: 

"President  Whit- 
ten evidences  his 
warm  personal  and 
official  interest  in 
the  sales  end  of  our  Columbia  enterprise  by 
offering  a  splendid  Gorham-made,  sterling  sil- 
ver, gold  lined  cup  to  be  competed  for  by  the 
five  districts.  The  contest  will  start  June  1  and 
will  be  continued  from  month  to  month  until 
such  time  as  any  one  district  shall  have  won 
the  cup  for  the  third  time. 

"In  the  June  contest  the  'President  Whitten 
Cup'  will  be  awarded  to  that  district  which 
shows  the  largest  percentage  of  gain  in  record 
sales  over  that  district's  yearly  average  record 
sales  in  1916.  To  that  store  in  the  winning 
district  which  will  show  the  largest  percentage 
of  gain  in  June  record  sales  over  its  own 
yearly  average  for  1916  will  be  awarded  pos- 
session and  custody  of  the  cup  during  all  the 
month  of  July. 

"The  cup  contests  will  continue  from  month 
to  month  until  the  President  Whitten  Cup  be- 
comes the  permanent  trophy  of  the  three  times 
winner  district.  As  each  district  wins  the 
names  of  the  winning  district  manager  and 
winning  store  manager,  together  with  the 
month  in  which  they  won,  will  be  engraved  on 
the  President  Whitten  cup." 

Another  letter  sent  out  by  Mr.  Pennington 
announces  another  contest  among  Columbia 
salesmen,  the  prizes  for  which  are  five  sterling 
silver  cups,  also  donated  by  President  Whitten. 


The  conditions  governing  this  contest  an- 
nounced by  the  trade  promotion  department  are: 
"Prompted  by  a  keen  and  lively  interest  in 
the  activities  of  the  Columbia  men  on  the  firing 
line,  President  Whitten  has  selected  and  offers 
five  sterling  silver  Gorham-made  cups  to  be 
competed  for  between  salesmen  within  each 
district.  Contests  for  these  cups  like  the  con- 
tests for  the  President  Whitten  cup  will  run 
from  month  to  month  until  one  particular  sales- 
man in  each  district  has  won  for  the  third 
time,  whereupon  the  cup  becomes  his  perma- 
nent personal  trophy. 

"The  one  salesman  in  each  district  who  shall 
show  the  largest  percentage  of  record  sales  to  his 


Cup  Offered  to  Best  District 

total  sales  will  have  possession  of  the  cup  for 
all  the  calendar  month  following  that  in  which 
he  wins.  The  name  of  each  winning  salesman 
and  the  month  in  which  he  wins  will  be  en- 
graved on  the  cup." 


D 


The  President's  War  Message 
on  Records 

The  Patriotic  Sensation  of  the  Record  World 

President  Wilson's  historical  message  has  been  reproduced  on  10- 
inch,  double-faced  records. 

You  are  cordially  invited  to  hear  these  wonderful  records  that 
will  sell  all  over  the  world. 

No  Home  or  Institution  Should  Be  Without  Them 

Immediate  deliveries  in  any  quantity. 
Representatives  wanted  Act  Quickly 

PATRIA  RECORDS  CORPORATION 

32  EAST  23rd  STREET,  NEW  YORK 
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Utilizing  the  Show  Windows  to  Advantage 
During  the  Summer  Months  Bv Ellis  Hansen 


This  is  the  fourth  of  a  series  of  articles  on  window  display 
written  by  Ellis  Hansen,  who  is  recognized  as  one  of  the 
most  practical  designers  of  talking  machine  window  dis- 
plays in  the  United  States,  having  during  his  career  been 
connected  with  Sherman,  Clay  &  Co.,  San  Francisco;  the 
Victor  Talking  Machine  Co.,  Camden,  N.  J.;  Lyon  &  Healy, 
Chicago,  and  the  R.  Wurlitzer  Co.,  Chicago.  There  is  no 
man  in  the  trade  so  well  equipped  to  tell  dealers  how  they 
may  utilize  their  windows  to  the  best  possible  advantage  as 
a  business  producer.  We  consider  ourselves  fortunate  to 
have  secured  the  services  of  so  valuable  a  man  and  we 
feel  sure  that  his  suggestions  will  prove  a  distinct  aid  to 
the  dealers  in  utilizing  their  window  space  to  the  best 
advantage. — Editor. 

The  average  talking  machine  dealer  is  apt 
to  be  a  little  careless  with  his  show  windows 
during  the  summer  months.  He  may  profess 
himself  a  true  believer  in  window  advertising, 
but  his  enthusiasm  might  cool  considerable 
when,  during  the  so-called  dull  season,  he  comes 
to  pay  out  a  little  extra  money  for  something 
he  believes  he  can  get  along  without.  The  sum- 
mer months,  however,  can  be  made  almost  as 
profitable  as  any  other  season  if  the  best  me- 
dium at  the  talking  machine  dealer's  command — 
the  show  window — is  taken  advantage  of. 

False  economy  in  the  matter  of  window  ex- 
pense can  easily  be  carried  so  far  as  to  lose 
money  for  the  store  instead  of  saving  it.  Every 
live  talking  machine  dealer  should  continually 
keep  at  his  task  of  creating  the  biggest  impres- 
sion by  his  window  advertising,  and  not  let  up 
because  July  and  August  are  supposed  to  be  the 
dull  months  of  the  year.  The  value  of  impres- 
sion is  just  as  important  now  as  four  months 
hence.  It  behooves  every  dealer  to  put  extra 
steam  into  his  advertising — which,  of  course, 
includes  his  show  windows — to  overcome  the 
bad  effect  of  the  so-called  dull  season. 

The  summer  display  illustrated  on  this  page 
was  installed  in  a  large  open  window  looking 
right  into  the  store,  without  any  attempt  at  a 
background.  There  are  hundreds  of  music 
store  windows  constructed  in  the  same  faulty 
manner  all  ov£r  the  country.  Windows  of  this 
kind  are  very  often  neglected  because  it  seems 
so  hard  to  make  any  kind  of  a  display  without 
a  lot  of  trouble  and  great  expense.  To  all 
such  stores  I  can  most  heartily  recommend  the 
setting  herewith  illustrated,  as  it  is  giving  the 
most  absolute  satisfaction  in  every  respect.  It 
is  timely,  inexpensive,  artistic,  and  best  of  all, 
so  simple  to  make  that  any  carpenter  or  "handy 
man"  can  duplicate  it  without  the  least  trouble. 

The  main  feature  is  the  two  large  panels, 
three  by  eight  feet  outside  measure.  The  sub- 
jects of  the  paintings  are:  "Pan  With  His  Flute" 
and  "The  Nymph,"  painted  in  imitation  of 
mural  decorations,  and  especially  well  adapted 
for  music  store  decorations.  The  two  panels 
are  connected  with  lattice  work,  the  middle 
part  of  which  is  six  feet  wide  and  on  either 


A  Good  Box  at  a  Medium  Price 

MANUFACTURED  BY 

F.  C.  KENT  &  CO. 

24  SCOTT  ST.  NEWARK,  N.  J. 


side  two  feet  wide.  The  entire  background  is 
sixteen  feet  in  length.  For  a  small  window, 
only  one  panel  will  be  needed  with  lattice  work 
on  either  side.     The  pictures  are  mounted  on 


Dealers  in  general  realize  that  it  is  the  first 
glance  that  really  counts,  so  don't  hesitate,  don't 
worry,  but  get  busy  at  once  and  get  your  share 
of  the  summer  business  that  is  coming  to  you 


Panel  Effects  in  Window  Display  Prepared  by  Ellis  Hansen 


stretchers,  which  fit  into  the  frames,  and  can 
be  changed  at  a  moment's  notice.  The  lattice 
work  is  made  of  seven-eighths  by  seven-eighths 
basswood  strips,  the  size  of  the  little  square 
openings  are  four  inches.  The  height  of  the 
four  center  strips  from  top  to  bottom  is  fif- 
teen and  one-half  inches.  All  the  woodwork  is 
given  two  coats  of  flat  white  paint,  then  finished 
in  ivory  enamel.  The  artificial  flowers  used  are 
roses,  but  any  attractive  flower  that  suits  your 
fancy  may  be  used.  Only  two  instruments 
were  used  in  the  display,  one  piano  and  one 
talking  machine.  I  believe  it  would  improve 
the  display  to  include  a  few  records. 

A  setting  of  this  kind  has  the  advantage  of 
being  easily  adapted  to  any  season  with  very 
little  expense.  All  that  is  necessary  to  change 
it  from  summer  to  fall  or  Christmas  would  be 
to  change  the  paintings  and  the  flowers,  and  the 
entire  display  would  take  on  an  altogether  dif- 
ferent appearance.  The  favorable  impression 
such  a  display  leaves  is  entirely  out  of  propor- 
tion to  the  little  trouble  and  expense  it  costs  to 
produce  it. 


through  your  hardest  working,  silent  salesman- 
your  show  window. 


TALKERS  FOR  LIBERTY  BOND  APPEAL 


Talking  Machine  Records  Being  Made  Bearing 
Speeches  in  Favor  of  Liberty  Loan  Subscrip- 
tions— Plan  of  St.  Louis  Men 


St.  Louis,  Mo.,  June  6. — Talking  machines  in  the 
music  stores  of  St.  Louis  are  going  to  make 
appeals  for  Liberty  Bond  subscriptions.  Byron 
W.  Moser,  business  manager  of  the  Liberty 
Loan  organization,  announced  to-day  that  mem- 
bers of  the  War  Board  Speaking  Committee 
will  make  four-minute  talks  on  phonograph 
records.  These  will  be  duplicated  and  records 
will  be  furnished  to  every  music  house  in  St. 
Louis  and  in  the  district. 

If  a  demand  for  the  records  develops  they  will 
be  placed  on  sale.  St.  Louis  is  the  first  city  to 
arrange  for  sending  out  arguments  in  this  form 
for  Liberty  Bonds  and  the  idea  will  probably  be 
widely  copied. 


SlRADIVARA 

"KNOWN  FOR  TONE*' 


|3|  The  tone  of  the  Stradivara  reflects  the 

H^^^'  genius  of  the  world's  greatest  violin  maker, 
being  the  only  phonograph  in  the  world  that  contains  a 
regular  spruce  sound  board  like  the  piano  and  violin.  It's 
the  finest  natural  tone  talking  machine  money  can  buy. 

THE  NEW  20th  CENTURY  MUSIC  MASTER 


Si 


RADIVARA 

"KNOWN  FOR  TONE" 
Is  made  complete  in  ONE  FACTORY. 
Not  assembled  in   furniture  factories. 

State   Rights  and  Exclusive  Territory  to 
Good  Dealers 
LIBERAL  DISCOUNTS 

We  co-operate  with  our  dealers  by  creating  sales  for 
them  thro'  our  regular  advertising  campaign.  This  is 
done  locally  for  the  dealer's  special  benefit. 

WRITE  US  AT  ONCE  for  territory  and  special  dealer  proposition  and  begin 
to-day  to  make  money. 

SCHILLING   PIANO  CO. 

Wholesale  Distributors 
112  West  23d  Street,  New  York 


From 

$45  to  $200 
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LYON  &  HEALY'S 


A-  CAMPER 


CARRYING  CASE 


Something 
New 
and 
Original 


Offers  a 
New  Field 
for  Selling 
Victrolas 
Styles  No. 

4  and  6 


These  cases  are  constructed  of  wood  covered  with  black  water-proof  fiber  and  substantially 
made  so  they  can  easily  be  carried  or  handled  as  baggage. 

The  cases  are  made  in  two  sizes  for  either  style  No.  4  or  No.  6  Victrolas.  Each  case  is 
arranged  to  hold  twenty-five  10-inch  or  12-inch  records,  and  has  a  separate  place  for  holding 
sound  box,  winding  key  and  needles  ;  besides  this,  the  carrying  case  when  closed  and  placed 
on  end  will  serve  as  a  stand  for  the  Victrola. 

Feature  the  Carrying  Case  with  Victrola  and  Records  in  Outfit  form.  Such  an  outfit  should 
prove  very  popular  with  your  trade.  A-Camper  Outfit  will  complete  the  equipment  for  the 
soldier  or  sailor,  camping  party,  summer  cottager,  or  motorist. 

The  matrix  of  a  copyrighted  newspaper  advertisement  will  be  furnished  gratis  to  dealers  purchasing  these  outfits.    Asl(  for  it. 

Style  No.  4  Case —14  in.  high,  18  in.  wide,  12  in.  deep,  weight  12  pounds,  $8.00 
Style  No.  6  Case— 16  in.  high,  20  in.  wide,  14  in.  deep,  weight  14  pounds,  $9.00 
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Chicago,  III.,  June  11. — While  it  would  prob- 
ably be.  untrue  to  say  that  the  "war"  has  had  no 
deterrent  effect  on  trade,  manufacturers  and 
jobbers  generally  express  their  satisfaction  with 
the  amount  of  business  coming  forward  under 
the  circumstances.  A  large  number  of  dealers 
were  in  Chicago  during  the  recent  piano  con- 
ventions and  music  show,  and  the  houses  whom 
they  visited  state  that  in  the  majority  of  in- 
stances these  dealers  reported  that  business  was 
still  showing  a  fair  increase  over  last  year. 
Spontaneity  is  not  the  outstanding  feature  of 
the  orders  that  are  being  booked,  but  there 
seems  to  be  no  lack  of  business  for  those  who 
are  going  after  it.  Business  is  more  active, 
naturally,  in  the  agricultural  districts  than  in 
the  large  cities.  The  farmer  has  every  reason 
to  be  a  most  satisfied  individual.  He  is  on  the 
top  of  the  heap  financially  and  with  the  cer- 
tainty of  continued  high  prices  for  his  product 
expects  to  maintain  that  position.  Furthermore, 
he  has  the-practical  assurance  that  the  sturdy 
farm  laborer  will  be  the  last  of  the  workers  to 
be  drafted  for  military  service.  In  addition,  he 
knows  that  in  case  of  freight  congestion  that 
the  Government  will  see  that  his  products  get 
the  right  of  way. 

The  larger  models  continue  to  have  the  call 
from  the  bulk  of  the  trade  and  this,  in  itself, 
is  a  good  sign  that  the  dealer  has  every  confi- 
dence in  what  business  during  the  next  six 
months  holds  for  him.  Many  of  the  dealers  ar> 
placing  their  orders  for  these  early  as  they  an- 
ticipate difficulties  in  getting  prompt  shipments 
when  Uncle  Sam  gets  into  the  big  conflict  and 
all  lines  of  traffic  are  throbbing  with  the  call 
of  war. 

Patriotic  records  are  in  great  demand  as  well 
as  the  better  grade  of  recordings  with  operatic 
and  standard  numbers  in  the  van. 

Open  Handsome  Brunswick  Shop 

The  Brunswick  Shop  at  225  South  Wabash 
avenue,  recently  opened,  immediately  takes  its- 
place  amongst  the  most  exclusive  and  finest 
equipped  retail  talking  machine  concerns  of  the 
city.  H.  B.  Bibbs  has  been  appointed  manager 
of  the  shop.  He  is  assisted  by  W.  T.  Houston 
and  an  excellent  sales  force.  There  are  many 
new  and  unique  features  about  the  interior 
plan  and  decorations  that  will  interest  dealers. 
P'our  of  the  booths  have  been  built  with  swing- 


ing partitions  which  make  it  possible  to  im- 
mediately convert  two  small  demonstration 
rooms  into  one  large  room.  The  value  of  this 
feature  is  great  at  the'  times  of  year  when 
business  is  running  abnormally  good.  There 
are  thirteen  booths  all  together,  and  a  number 
of  these  are  devoted  to  exhibition  rooms  of 
machines.  Each  exhibition  room  contains 
models  of  but  a  single  type  of  finish,  i.  e.,  one 
booth  is  filled  with  models  in  mahogany,  an- 
other with  oak,  Circassian  walnut,  etc.  This 
arrangement  imparts  a  most  attractive  appear- 
ance to  every  booth.  All  booths  are  ventilated 
by  means  of  a  new  and  costly  ventilating  sys- 
tem which  has  been  installed  in  the  building. 
Large  plate  glass  walls,  sound-proofed  by  means 
of  air  spaces  are  equipped  throughout.  The 
rooms  are  decorated  in  white  with  black  and 
white  striped  tapestry  hanging  from  the  walls. 

In  the  rear  of  the  first  floor  are  located  rec- 
ord racks  for  Pathe  records,  together  with 
closets  for  surplus  record  stocks.  On  a  mez- 
zanine floor  are  the  manager's  and  the  assistant's 
office,  and  in  the  rear  of  this  floor  is  the  repair 
department.  The  basement  is  used  for  storage 
of  machines.  Wicker  furniture  is  provided  in 
the  booths  and  in  the  reception  room.  The 
color  scheme  is  quite  attractive,  blending  as  it 
does  a  creamy  white  and  dull  gray. 

Take  Advantage  of  Trade  Opportunities 

Gr  P.  Ellis,  sales  manager  of  the  Chicago  Talk- 
ing' Machine  Co.,  has  just  sent  a  letter  to  the 
trade  which  contains  some  valuable  sugges- 
tions, which  if  followed  will,  no  doubt,  aid  great- 
ly in  keeping  business  right  up  to  the  standard. 
It  runs  as  follows: 

"Ten  billion  dollars  will  be  spent  this  year  by 
the  United  States  and  her  Allies — and  the  money 
will  stay  here! 

"This  means  greater  industrial  activity — more 
labor  employed  and  at  greater  wages. 

"And  your  business  will  prosper  in  propor- 
tion to  the  initiative  you  display  in  availing 
yourself  of  the  opportunities  offered  by  the  ex- 
penditure of  this  vast  sum. 

"Have  you  considered  the  striking  newspaper 
ads  the  Victor  Co.  is  going  to  run  this  month? 
Why  not  couple  up  your  advertising  with  theirs 
and  work  with  them  in  exploiting  the  best  line 
of  talking  machines  and  records  in  the  world? 

"And  here's  another  suggestion: 


"Millions  of  loyal  Americans  are  now  turning 
instinctively  to  the  patriotic  songs  of  their  be- 
loved nation. 

"You  can  capitalize  this  demand  if  you  have 
the  records  in  stock.  We  have  them  all.  You 
can  get  them  if  you'll  use  the  enclosed  order 
blank  quickly. 

"The  July  list  will  help,  too,  in  a  big  way. 
It's  short,  snappy  and  mighty  interesting." 
W.  C.  Fuhri  a  Visitor 

W.  V.  Fuhri,  U.  S.  manager  for  the  Colum- 
bia Graphophone  Co.,  spent  a  couple  of  days  in 
the  Chicago  office  this  week  and  left  with  Dis- 
trict Superintendent  Yerkes  for  St.  Louis,  where 
they  will  inspect  the  new  wholesale  quarters  re- 
cently occupied  by  the  St.  Louis  office. 


IN  OUR  NEW  QUARTERS 

The  Chicago  office  of  the  Talking 
Machine  World  is  now  located  in 
Room  1508  Republic  building,  209 
S.  State  St.,  Phone  Wabash  5774. 

"At  Your  Service." 


Mr.  Yerkes  says  that  conditions  in  the  Cen- 
tral Western  district  under  his  supervision,  are, 
if  anything,  better  than  a  month  ago,  and  that 
the  dealers  who  hesitated  before  placing  orders 
for  awhile  at  the  first  declaration  of  war  have 
recovered  confidence,  and  are  evidently  doing  a 
very  fair  business.  The  reports  of  branch  of- 
fices in  his  district  show  an  increase  of  35  per 
cent,  for  May  as  compared  with  the  same  month 
of  last  year.  This  is  certainly  a  most  favor- 
able showing  under  the  circumstances,  and  one 
which  encourages  an  optimistic  view  of  busi- 
ness prospects. 

Six  Best  Sellers 

Patriotic  selections  continue  to  be  most  pop- 
ular with  the  public.  The  popular  "hits"  of 
the  month,  although  not  selling  quite  as  well 
as  those  of  some  months  past,  are  proving  to 
be  in  demand. 

The  six  Victor  best  sellers  have  been  "Bar- 
ber of  Seville,"  "Quartet  in  D  Minor,"  "Nor- 
ma," "The  Star  Spangled  Banner,"  "Hawaiian 
Butterfly"  and  "When  the  Sun  Goes  Down  in 
(Continued  on  page  82) 
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The  Wade 


FIBRE 
NEEDLE 
CUTTERS 


The  Wade 


^  Needle 

Cutter  No.2 

Price  $2.00 


Fibre 

Needle 

Cutter  No.  1 

Price  $1.50 

When  you  sell  a  WADE  FIBRE  NEEDLE  CUTTER  you  have  given  your  customer  maxi- 
mum value.  The  satisfaction  that  goes  with  every  WADE  CUTTER  comes  back  to  you  in 
other  s  3. 1  e  ^ 

The  sameTs  true  of  WADE  lubricating  oil,  gear  grease,  spring  lubricant  and  cabinet  polish. 

We  sell  to  jobbers  exclusively 
WADE  &  WADE,    3807  Lake  Park  Ave.,    Chicago,  111. 
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"OROTUND 

means 

Rich,  Clear,  Full  and  Musical 

and  the  combination  of  the  "Orotund"  sound  repro- 
ducer and  universal  tone-arm  with  our  suggestion  of  a 
tone  chamber  will  make  the  most  high  grade,  perfect 
equipment  for  talking  machine  manufacturers. 

The  "Orotund"  sound  reproducer  does  its  work, 
greatly  eliminating  surface  scratching  needle  noise,  also 
that  "canned  music  tone"  and  produces  a  mellow, 
sweet,  pleasant,  musical  tone,  that  inventors  and 
talking  machine  experts  have  been  trying  to  get  for 
more  than  twenty  years. 

Let  us  demonstrate  facts  to  you.  We  have  standard 
attachments  for  the  most  popular  machines  tc  play 
all  records. 

Genuine  Diamond  and  Sapphire  points 
Write  for  particulars 


COMBINATION  ATTACHMENT  COMPANY 

524  Republic  Building 


State  and  Adams  Streets 


Chicago,  111. 


Dixie"  and  "Because  You're  Irish"  and  "Oh, 
Johnny,  Oh,  Johnny,  Oh." 

The  Columbia  six  best  sellers  have  been,  "In 
a  Monastery  Garden"-"Sonata,"  "American  Re- 
public March"-"The  Invincible  Eagle  March," 
"Her  Soldier  Boy"-'Tm  Proud  to  Be  the  Mother 
of  a  Boy  Like  You,"  "America,  Here's  My  Boy"- 
"Eet's  All  Be  Americans  Now,"  "Hawaiian  But- 
terfly "-"Would  You  Take  Back  the  Love  You 
Gave  Me?"  and  "From  Here  to  Shanghai"- 
"M-i-s-s-i-s-s-i-p-p-i." 

The  six  best  sellers  in  Pathe  records  were, 
"Yukaloo"-"For  Me  and  My  Gal,"  "America,  I 
Love  You"-"The  Donkey  Trot,"  "On  the  Bos- 
phorus"-"The  Whirl  of  the  Waltz,"  ("Yaddie, 
Kaddie,  Kiddie,  Kaddie,  Kaddie,  Koo"-"Smiles, 
Then  Kisses,"  "There's  a  Long,  Long  Trail"- 
"Love  Flies  Everywhere,"  and  "Bonnie,  Sweet 
Bessie"-"My  Ain  Folk." 

The  six  best  sellers  in  Edison  records  for  the 
past  month  have  been,  "Medley  of  Hawaiian 
Airs"-"On  the  Beach  Medley,"  "I  Wonder 
Why-Love  o'  Mike"-"We'll  See-Love  o'  Mike," 
"Farewell"-"Flow  Gently  Sweet  Afton,"  "In- 
fanata  March"-"Dixie  Medley,"  "William  Tell 
Overture,"  Parts  One  and  Two,  and  "Un  Bel  Di 
Vedremo"-"Madame  Butterfly." 

The  six  best  sellers  in  Emerson  records  for 
the.  past  months  were,  "Redhead"-"Somewhere 
in  Delaware,"  "Burlesque-Night  Time  in  Little 
Italy,"  "Down  Home  Rag"-"Chicken  Walk," 
"American  Fantasie,"  Part  One  and  Part  Two, 
"American  Patrol"-"Star  Spangled  Banner,"  and 
"U.  S.  Navy  Bugle  Calls." 

Takes  First  Prize  at  Music  Show 

Miss  Edna  Kellogg  was  awarded  the  first 
prize  in  the  contests  held  at  the  National  Music 
Show  for  Chicago  musical  students.  She  is  a 
soprano,  already  possessed  of  remarkable 
technique  and  sweetness  of  voice,  and  is  a 
protege  of  M.  Eduardo  Saceradonto,  director  of 
the  Chicago  Opera  Co.'s  orchestra.  The  Pathe 
Freres  Phonograph  Co.  will  record  Miss  Kel- 


logg's  voice  on  Pathe  records.     H.  N.  McMeni- 
men,  of  the  Pathe  Co.,  was  one  of  the  three 
judges  who  awarded  the  prize  at  the  show. 
The  Record  Collector 

F.  D.  Hall,  president,  of  the  B.  &  H.  Fibre 
Mfg.  Co.,  is  an  enthusiastic  believer  in  the  rec- 
ord collector  idea.  He  is  a  collector  himself 
and  can  point  out  numerous  instances  among 
his  acquaintances  where  the  collection  "Bug" 
is  as  virulent  as  in  some  well-known  sports.  He 
points  out  one  man  of  this  city  who  at  the 
present  time  has  a  splendid  collection  of  expen- 
sive records  valued  at  over  $4,000.  There  is 
no  doubt  but  that  if  the  dealers  of  the  country 
were  to  impress  upon  record  buyers  the  pro- 
longed satisfaction  that  is  sure  to  come  with 
the  possession  of  good  records  well  preserved, 
the  record  collector  would  become  as  well 
known  as  the  baseball  fan.  The  selection  of  a 
record  library  is  decidedly  a  personal  affair,  and 
every  talking  machine  owner  takes  a  pride  in 
the  records  which  he  has  bought.  When  two 
talking  machine  owners  get  together  and  listen 
to  one  another's  records  there  is  always  a  little 
rivalry  as  regards  the  collections  which  make 
up  the  library  of  each.  As  each  owner  in- 
variably believes  his  own  collection  to  be  the 
best,  it  would  seem  that  the  record-collection 
idea  could  be  made  to  become  a  most  pleasant 
hobby  for  talking  machine  owners  and  a  source 
of  profit  to  record  merchants. 

Mandel  Co.  Supplying  Motors 

The  Mandel  Mfg.  Co.  has  at  last  decided  to 
release  for  the  market  some  of  the  spring 
motors  which  have  been  one  of  the  strong 
points  of  the  Mandel  line  of  machines.  When 
the  company  was  first  organized  the  officers 
insisted  that  considerable  attention  be  paid  to 
the  making  of  all  metal  parts,  including  the 
motors,  and  as  the  company  had  a  beautifully 
equipped  machine  shop  it  was  not  long  before 
some  handsome  motors  were  being  produced. 

In  discussing  the  move,  M.  B.  Silverman,  of 


the  Mandel  Co.,  said,  "We  have  been  solicited 
a  number  of  times  by  talking  machine  manu- 
facturers to  release  our  goods  for  the  general 
market,  and  this  we  have  decided  to  do  only 
after  considerable  thought.  The  Mandel  motor 
represents  one  of  the  principal  points  of  pride 
about  our  goods,  and  we  know  they  will  prove 
to  be  entirely  satisfactory  with  other  people. 
Every  part  of  the  Mandel  motor  is  carefully 
gauged,  and  the  assembled  mechanism  repre- 
sents the  work  of  trained  mechanics." 

Enlisted  for  the  War 

There  is  a  decided  air  of  patriotism  around 
the  Chicago  Talking  Machine  Co.  these  days. 
George  Denig,  secretary  to  Vice-President  Dan 
Creed,  was  the  first  to  enlist,  and  is  a  mem- 
ber of  Hospital  Unit  11  with  rank  of  sergeant. 
He  is  now  awaiting  a  call  and  expects  to  go 
to  France  this  month  or  next.  Hallis  Harrod, 
checker  in  the  record  department  has  joined  the 
marines,  and  w.th  a  number  of  other  Chicago 
boys  left  a  few  lays  ago  for  Port  Royal,  S.  C. 

W.  C.  Griffiths  was  one  of  the  first  to  register 
Tuesday,  and  was  shown  in  the  act  of  so  doing 
in  a  photograph  printed  in  the  Chicago  Evening 
American  of  that  day.  His  card  number  read 
twenty-three,  which  his  friends  believe  to  be 
distinctly  a  good  omen. 

The  C.  T.  M.  Co.  have  made  it  easy  for  their 
employes  to  subscribe  to  the  Liberty  Loan  by 
purchasing  a  number  of  the  bonds  which  the 
employes  are  allowed  to  secure  on  weekly  instal- 
ments to  suit  their  convenience.  The  cam- 
paign in  the  office  in  the  interests  of  the  Red 
Cross  resulted  in  about  seventy-five  member- 
ships. 

Central  Piano  Co.  Enlarges 

The  retail  phonograph  department  of  the  Cen.- 
tral  Piano  Co.,  which  was  located  at  Wabash 
avenue  and  Adams  street,  has  recently  been 
enlarged,  and  in  addition  to  the  Wabash  avenue 
frontage  considerable  space  has  been  secured 
on  Adams  street  as  well.  The  Adams  street 
part  of  tjie  .store  is  fitted  up  with  two  booths 
and  one  large  reception  and  demonstration 
room.  The  two  stores  are  directly  connected 
by  a  hallway  in  the  center  of  the  building. 
An  Educational  Display 

The  Pathe  Freres  Phonograph  Co.'s  exhibit 
and  demonstration  of  record-making  in  Chicago 
during  and  after  the  national  conventions  of  the 
piano  manufacturers  and  dealers  was  one  of 
the  most  interesting  of  all  of  the  numerous  dis- 
plays prepared  for  visitors.  A  complete  ap- 
paratus for  the  making  of  talking  machine  rec- 
ords was  brought  to  Chicago  from  New  York 
together  with  two  expert  record  mechanics. 
Records  were  made  before  the  eyes  of  the  pub- 
lic both  at  the  National  Music  Show  (referred 
to  elsewhere),  and  at  the  Kimball  Co.'s  retail 
salesrooms  on  Wabash  avenue.  The  fact  that 
heretofore  the  public  had  been  kept  in  pro- 
found ignorance  regarding  the  manufacture  of 
records  made  the  demonstrations  all  the  more 
eagerly  attended.     Pathe  recordings  of  the  fa- 


It's  Making  Talking  Machine  History 

The  quality  and  beauty  of  the  cabinet  will  appeal 
to  you,  for  you  know  how  to  appreciate  good  work- 
manship and  finish  and  so  does  your  customer. 

The  motor  is  of  all  cast  frame  and  is  built  to 
harmonize  with  the  quality  of  the  cabinet.  It  can 
play  seven  twelve-inch  records. 

Tone  arm  and  reproducer  are  so  designed  as  to 
produce  a  wonderfully  rich,  natural  musical  tone, 
with  all  the  volume  needed. 

The  automatic  stop,  the  automatic  cover  support 
and  balance,  and  the  tone  modifier,  add  the  touch 
of  perfect  mechanical  completeness. 
Empire  line  is  very  complete — seven  sizes,  at  a  price  to  suit  any  customer, 
te  today  for  agency  information — be  the  Empire  dealer  in  your  town. 


The  Empire  record 
proposition  will  also 
interest  you — 10  and  12 
Inch  double  face  rec- 
ords to  retail  at 

75c,  51.00  and  $1.25 


The 
Wri 


Empire  Talking  Machine  Company 


John  H.  Steinmetz.  Pres. 


429  So.  Wabash  Avenue,  CHICAGO 


i 


Model  B. 
$100 


THE    TALKING    MACHINE  WORLD 


83 


FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  82) 


mous  Muratore  were  made  and  given  away. 
Every  person  who  cared  to  try  for  a  record  was 
handed  a  slip  with  a  number  upon  it,  and  every 
few  minutes  ten  records  were  given  to  the 
holders  of  the  lucky  numbers.  This  procedure 
created  considerable  interest  apart  from  the 
actual  making  of  records  and  succeeded  in 
drawing  large  crowds  to  the  exhibition.  It  was 
necessary  to  have  two  policemen  on  guard  at 
the  Kimball  Co.'s  rooms  to  keep  the  crowds  in 
check. 

A  two-ton  hydraulic  press,  a  steam-heated 
table  for  softening  the  record  composition  and 
a  blocking  table  were  necessary  for  the  mak- 
ing of  the  records.  As  the  Chicago  Herald 
describes  it:  "He  might  have  been  making  hot 
waffles  in  a  Madison  street  window.  But  he 
wasn't.  The  white-capped  man  with  the  fierce 
mustachios  who  flops  waffle-shaped  discs  'once- 
over' until  they  look  like  hot-cakes  isn't  making 
waffles.  Not  much.  He's  betraying  to  the 
public  a  long-guarded  scientific  secret." 

H.  N.  McMenimen,  managing  director  from 
New  York,  was  in  the  city  during  the  show  and 
at  the  Kimball  exhibition.  A  large  number  of 
Pathe  distributors  were  in  Chicago  from  all 
parts  of  the  country  to  aid  in  making  the  Pathe 
exhibition  a  success,  and  for  the  purpose  of 
meeting  Pathe  dealers. 

Entertain  Famous  Cornetist 

F.  T.  Nutze,  of  Stephenson,  Inc.,  New  York, 
manufacturers  of  the  Precision-Made  motor, 
spent  several  weeks  in  Chicago  last  month  and 
closed  some  important  deals  with  talking  ma- 
chine manufacturers,  who  were  here  attending 
the  Music  Show.  Mr.  Nutze  had  as  his  guest, 
Herbert  L.  Clark,  the  well-known  cornet  soloist 
and  assistant  conductor  of  Sousa's  band.  Mr. 
Clark,  by  the  way,  is  widely  known  to  talking 
machine  owners  through  his  cornet  records. 
He  has  just  purchased  himself  a  home  on  Grand 
Boulevard  in  Chicago  and  will  make  this  city 
his  home. 

Introducing  the  "Phono-Clock" 

The    Phono-Clock    is    a    new  combination 


grandfather's  clock  and  talking  machine  just 
being  placed  on  the  market  by  Read  &  Parsons, 
of  27  S.  Fifth  avenue,  this  city.  It  is  80  inches 
in  height,  of  Colonial  design  and  furnished  in 
any  wood  to  match  the  furniture  of  the  apart- 
ment for  which  it  is  purchased.  The  record 
storage  portion  of  the  cabinet  contains  the 
Automatic  Container  system,  the  invention  of 
F.  P.  Read,  and  has  a  capacity  of  200  records. 
It  was  especially  designed  for  hotels  and 
cafes  and  it  is  also  adaptable  for  the  home. 
The  talking  machine  is  furnished  either  hand 
or  electrically  wound  as  desired. 

Vitanola  Co.  in  New  Quarters 
The  Vitanola  Talking  Machine  Co.  has  com- 
pleted the  work  of  removal  from  its  former 
downtown  location  at  210  South  Wabash  avenue, 
and  is  now  well  established  in  the  new  quar- 
ters at  Thirty-fifth  street  and  Butler  street  and 
Normal  avenue.  The  factory,  which  the  com- 
pany has  acquired,  is  a  very  large  and  handsome 
one,  and  with  its  three  floors  and  basement  oc- 
cupies space  of  over  70,000  square  feet.  The 
large  concrete  basement  which  has  light  from 
four  sides  is  well  adapted  to  the  use  of  the 
American  Phonoparts  Co.,  which  is  affiliated 
with  the  Vitanola  interests,  and  large  quan- 
tities of  motors,  tone  arms  and  parts  are  stored 
there  and  prepared  for  shipment.  On  the  first 
floor  is  the  general  assembling  room,  and  in 
the  front  of  the  building  there  is  located  the 
general  offices.  As  a  part  of  this  there  is  a 
large  and  handsome  directors'  room,  where  visit- 
ing dealers  may  be  received  and  entertained 
without  interruption,  while  there  is  also  one 
commodious  general  display  room,  where  the 
entire  line  of  Vita-Nola  machines  is  shown.  Ad- 
joining this  there  are  three  special  sound-proof 
demonstration  booths.  In  the  rear  of  the  first 
floor  there  is  a  shipping  department  with  load- 
ing platform  extending  on  two  sides  of  the 
building  and  six  loading  doorways.  A  private 
alley  runs  around  the  building  and  adds  to  the 
facility  of  shipment.  The  second  floor  is  de- 
voted to  the  storage  of  cabinets  and  the  finish- 


ing departments.  The  third  floor  is  also  used 
for  these  purposes. 

"Yes,  we  are  very  proud  of  the  place,"  said 
S.  S.  Schiff,  vice-president  and  general  manager 
of  the  company,  "it  is  ideally  suited  to  our  pur- 
pose, and  for  talking  machine  manufacture.  It 
is  one  of  the  very  few  factories  in  this  business 
located  in  Chicago  that  has  daylight  on  all  four 
sides  of  the  building,  and  we  certainly  find  that 
it  aids  in  turning  out  careful  work.  A  num- 
ber of  our  friends  in  the  trade  have  already 
made  the  trip  to  the  factory  and  have  con- 
gratulated us  upon  the  new  location.  The 
shortest  way  to  get  out  here  is  by  taking  a 
Racine  avenue  car  any  place  along  State  street, 
and  upon  reaching  Thirty-fifth  street  walk  two 
blocks  east." 

M.  C.  Schiff  is  president  of  the  company,  S. 
S.  Schiff  is  vice-president  and  treasurer,  and  ' 
Jeffery  B.  Schiff  is  secretary. 

Stewart  Co.  to  Supply  Motors 

The  Stewart  Phonograph  Corp.  has  entered 
the  supply  field  and  will  supply  motors  of  the 
smaller  type  to  manufacturers  of  machines. 
The  Stewart  Co.  is  particularly  fortunate  in 
having  a  wonderfully  well  equipped  and  com- 
prehensive machine  shop  division  and  any 
visitor  who  has  been  through  the  tremendous 
plant  on  Diversity  Parkway  can  testify  to  the 
numerous  fleets  of  machines  that  turn  out,  with 
startling  rapidity,  metal  parts  of  all  descrip- 
tions. 

The  Stewart  Corporation  by  reason  of  its 
affiliation  with  one  of  the  largest  automobile 
accessory  houses  in  the  world  is  also  in  an 
especially  fortunate  position  from  a  purchasing 
standpoint  and  can  obtain  raw  materials  under 
very  advantageous  conditions. 

The  company  is  thus,  by  reason  of  its  pres- 
tige, able  to  offer  motors  on  a  very  attractive 
basis  and  already  contracts  have  been  entered 
into  with  some  of  the  largest  manufacturers. 
Sonora  Northwest  Jobbers  Appointed 

R.  Hadert,  Western  manager  for  the  Sonora 
(Continued  on  page  85) 


m  MAJESTIC  COVER  SUPPORT 


Has  Many  Advantages 


It  is  entirely  automatic. 
Adaptable  to  any  type  of  construction. 
Cover  cannot  warp. 
Hinges  cannot  loosen. 
Can  be  re- 
versed for  either 
side  of  cabinet 
with  no  change 
of  screws  or 
rivets. 


Send  for  complete  in- 
formation regarding 
our  line  of  Tone-arms, 
Sound  Boxes,  etc.,  and 
especially  our  new 

Automatic  Stop. 


The  "dead  center"  of  spring  when  cover  is  down 
makes  warping  impossible 


Notice  position  of  spring  when  cover  is  up 
THE  MAJESTIC  COVER  SUPPORT  is  a  high-grade  support  for  high-grade 
machines.    Sample  50  cents.    Quantity  prices  upon  application. 
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WHY  BRUNSWICK  DEALERS 
ARE  SO  ENTHUSIASTIC 


5 


MORE  PROFIT 

THE  House  of  Brunswick  is  able  to  give  its  dealers  more  liberal  profits 
because  of  our  great  manufacturing  facilities..  We  are  the  largest 
users  of  hard  wood  in  the  world.  We  have  nine  great  factories.  We 

employ  5000  people. 

The  House  of  Brunswick  has  specialized  in  cabinet  work  for  76  years. 

We  save  in  a  thousand  ways,  both  through  purchasing  and  manufacturing 
power.    These  savings  we  divide  with  you  and  your  customers. 

We  are  receiving  letters  daily  from  progressive  dealers  all  over  the  country 
who  are  highly  enthusiastic.  They  know  they  are  making  more  because  they 
handle  The  Brunswick. 

And  best  of  all,  they  are  gaining  satisfied  customers.  Every  Brunswick  sold 
is  a  daily  advertisement  for  the  Brunswick  dealer.  Every  one  who  hears  it, 
whatever  the  make  of  record  played,  gives  The  Brunswick  first  place. 

Coupled  with  The  Brunswick  are  Pathe  Records.  This  combination 
is  ideal,  and  people  are  buying  more  and  more  Pathe  Records.  To  Brunswick 
dealers  we  offer  this  additional  money'maker,  Pathe  Records. 

EASIER  SALES 

Because  of  the  name  behind  it  and  the  national  advertising  in  magazines 
and  newspapers,  dealers  tell  us  that  people  know  and  respect  The  Bruns- 
wick. They  realize  that  the  House  of  Brunswick  makes  the  finest  phono- 
graph  cabinets  and  that  this  great  institution  has  now  introduced  a 
phonograph  which  combines  all  merits  in  one  instrument.  Dealers  appreciate 
the  alliance  with  Pathe. 

People  know  the  special  features  of  The  Brunswick — that  it  plays  all  records 
better  —  that  its  sound-chamber  is  entirely  of  wood — built  like  a  violin — all  the 
features  are  already  known  to  them. 

The  news  is  spreading  fast  about  the  super-tone  of  The  Brunswick.  All  you  have 
to  do  to  convince  people  now  is  merely  to  let  them  hear  it.  Place  it  in  comparison  with 
any  other  phonograph.  Play  the  same  record  on  each.  Then  let  your  customers  decide. 

There  are  a  few  localities  throughout  the  country  where  we  are  looking  for 
progressive  dealers  to  handle  The  Brunswick  and  Pathe  Records.  Places  where  we 
know  dealers  will  make  money. 

We  suggest  that  you  write  at  once  for  our  proposition.  It  does  not  place  you 
under  the  slightest  obligation,  and  your  inquiry  may  be  the  beginning  of  big  profits 
for  you.   Write  today. 

THE  BRUNSWICK-BALKE-COLLENDER  CO. 
Dept.  222,  623-633  S.  Wabash  Ave.,  Chicago 

29-35  W.  Thirty-second  St.,  New  York         N.  W.  Cor.  Seventh  and  Main  Sts.,  Cincinnati,  Ohio 
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BRUNSWICK 
MODELS  RETAIL 
FOR  $70  TO  $175 
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The  Perfect  Automatic  Brake 

New  Styles 
To  Fit 

All  Makes  of 
Tone-Arms. 
Now  Ready 
for  Shipment. 


Simple  construction.  Easily  attached.  No 
Talking  Machine  complete  without  it. 

Samples  $1.00  each,  cash  with  order. 
Slate  make  of  tone-arm  used. 
Write  for  attractive  quantity  prices. 

PERFECT  AUTOMATIC  BRAKE  CO. 

Room  400,  425  S.  Wabash  Ave.,  Chicago 


Phonograph  Corp.,  announces  that  two  new  job- 
bers have  been  appointed  in  the  States  of  Wis- 
consin, Minnesota  and  North  and  South  Da- 
kota. Yahr  &  Lange,  wholesale  druggists,  will 
job  Sonora  talking  machines  in  Wisconsin  with 
the  exception  of  the  city  of  Milwaukee  which 
will  continue  to  be  covered  by  Charles  Orth. 
Minnesota,  North  and  South  Dakota  will  be 
covered  by  the  Minneapolis  Drug  Co.  Mr. 
Souders,  of  the  Minneapolis  Drug  Co.,  will  have 
charge  of  the  Sonora  branch  of  the  drug  com- 
pany's business. 

New  Western  Vocalion  Traveler 

W.  H.  Carey,  traveling  representative  of  the 
Aeolian-Vocalion  Co.  and  who  formerly  worked 
from  the  New  York  office  of  this  concern  will 
now  have  Chicago  as  his  headquarters.  Mr. 
Carey  will  travel  through  the  Central  West. 
Dictaphone  in  Larger  Quarters 

The    Columbia    Co.'s    Chicago  Dictaphone 


branch  has  moved  from  the  Chicago  office  at 
12  North  Michigan  avenue  to  fine  quarters  of 
its  own  on  the  eighth  floor  of  the  North  Amer- 
ican Building,  at  the  northwest  corner  of  State 
and  Monroe  streets.  Manager  Arthur  McGrew 
has  now  infinitely  better  facilities  than  before 
for  the  rapidly  growing  Dictaphone  business, 
and  the  space  vacated  serves  to  relieve  the  con- 
gested condition  in  the  general  offices. 

C.  E.  Goodwin  Is  Optimistic 

C.  E.  Goodwin,  manager  of  the  Phonograph 
Co.,  is  convinced  that  instead  of  showing  any 
reaction,  business  will  be  larger  than  ever  be- 
fore. "It  is  very  satisfactory  to  us,"  said  he, 
"to  find  that  very  few  of  our  dealers  have 
shown  any  conservatism  since  the  war  com- 
menced, and  that  the  majority  of  them  are 
buying  as  freely  as  ever  and  report  an  excellent 
trade.  As  a  matter  of  fact  we  had  a  better 
start  than  the  European  countries.  The  war 
situation  did  not  take  us  unawares — we  were 
prepared  for  it.  The  banks  had  marshalled  their 
resources  and  the  people  generally  had  become 
used  to  the  idea.  Then  the  large  amount  of 
money  put  into  circulation  by  the  great  bond 
issue  will  be  felt  in  quickening  commerce  in 
various  ways.  If  the  papers  will  only  talk  econ- 
omy in  food  and  commodities  used  by  the  army 
and  advocate  the  spending  of  money  in  all  nor- 
mal ways,  it  will  have  a  great  deal  to  do  to 
further  our  general  prosperity.  May  was  a 
very  good  month  indeed  with  us  and  the  seven- 
tieth bulletin  of  Edison  records,  which  is  now 
being  sent  out,  will,  I  am  sure,  be  highly  ap- 
preciated by  the  dealers,  as  it  is  an  unusual 
one  in  every  respect. 

Manophone  at  Furniture  Show 

A.  C.  Einstein,  Western  representative  of  the 
Manophone  Corp.,  has  made  arrangements 
whereby  furniture  men  visiting  the  coming 
show  in  July  will  be  enabled  to  inspect  the 
Manophone  line  of  talking  machines.  A  booth 
at  the  Manufacturers'  Exhibition  Building  has 
been  secured,  and  preparations  are  being  made 


to  show  a  number  of  models.  It  is  expected 
that  the  new  line  of  cabinet  machines  will  be 
ready  in  time  for  the  show. 

To  Push  Table  Models 

A.  F.  Butterfield,  manager  of  the  Fair  De- 
partment Store's  talking  machine  department, 
has  rearranged  the  display  of  cabinet  and  table 
models  in  order  to  handle  the  summer  business 
with  greater  facility.  The  main  exhibition  room 
is  now  filled  with  the  small  table  model  Co- 
lumbias  and  Victors  exclusively.  The  cabinet 
machines  are  located  in  separate  rooms. 

Patriotic  Display  With  Salt 

James  T.  Lyons,  local  retailer  of  Victor,  Co- 
lumbia and  Edison  machines  and  records  and 
wholesaler  of  Edison  Amberola  cylinders,  has 
hit  upon  something  distinctly  original  in  win- 
dow displays.  Two  of  Mr.  Lyons'  customers, 
Messrs.  Leonard  Hagel  and  Joseph  Kelly,  dec- 
orated the  entire  floor  of  the  window  with  red, 
white  and  blue  colored  salt.  American  flags, 
patriotic  worded  appeals,  red-cross  insignia,  are 
all  made  from  salt.  Two  or  three  disc  rec- 
ords are  surrounded  with  rings  of  red,  white 
and  blue  salt.  Two  cannons  constructed  of 
cylinder  records,  with  wheels  of  disc  records, 
have  been  ingeniously  trained  upon  the  passer- 
by in  the  street.  Red,  white  and  blue  ribbons 
at  the  top  of  the  window  complete  the  display. 
Geiszl  Co.  Quits 

The  Geiszl  Woodwork  Mfg.  Co.,  which  had 
been  incorporated  under  the  laws  of  South  Da- 
kota for  $1,000,000,  and  which  operated  a  cab- 
inet making  factory  at  853  West  North  avenue, 
has  quit  after  a  month  of  its  existence. 

Emerson  Western  Sales  Conference 

The  Emerson  Phonograph  Co.,  manufacturers 
of  Emerson  records,  recently  held  a  Western 
sales  conference  at  the  Chicago  headquarters  in 
the  Regal  Building.  Arthur  H.  Cushman,  gen- 
eral sales  manager,  of  New  York,  was  in  the 
city  together  with  F.  W.  Clement,  Western  rep- 
resentative, and  a  number  of  other  salesmen. 
(Continued  on  page  86) 


WHAT  ADVANTAGES') 


Do  You  Possess  That  Will  Enable  You  to  ■ 
Successfully  Meet  the  Keen  Competition  of  1917  # 

VITANOLA 

Talking  Machine  Co. 


Is  prepared  and  will  help  YOU  prepare  for 
the  greatest  year  in  Talking  Machine  history. 

We  have  greatly  improved  all  of  our  models. 

We  have  increased  our  facilities  and  are  giving 
you  the  benefit  of  a  vastly  improved  quality. 

We  are  giving  top-notch  co-operation,  knowing 
that  your  welfare  is  our  welfare. 

We  are  giving  Liberal  Discounts,  decidedly  so. 

That  is  why  our  business  is  increasing  so  enormously. 

It  is  to  youradvantage  to  communicate  with  us  now. 

Vitanola  Talking  Machine  Co. 


501-509  W.  35th  St. 


CHICAGO 


SEE  OUR  COMPLETE  LINE  OF 
NEW  MODELS 
at  1319  Bldg.,  Chicago, 
during  July,  1917 
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TRANSFER  NAME-PLATES 

We  make  the  Transfer  Name -Plates  and  Trade-Marks  for 
the  largest  talking  machine  manufacturers  in  this  country  and 
for  dealers  in  every  state. 

YOUR  NAME,  Mr.  Dealer,  on  every  machine  brings  the  owner 
back  to  you  for  records  and  his  friends  to  you  for  a  machine. 
Samples,  Suggestions  and  Sketches  Furnished  Free 

THE  MEYERCORD  COMPANY,  CHICAGO 


Largest  Manufacturers  of 


DECALCOMANIA 


Transfer  Name-Plates 
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FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  85) 


Six  new  men  were  added  to  the  force  traveling 
the  Central  West  from  the  Chicago  office.  Mr. 
Clement  states  that  during  the  week  in  which 
the  conference  was  held  a  number  of  morning 
and  afternoon  sessions  were  occupied  with  the 
work  of  familiarizing  the  new  travelers  with 
Emerson  records  and  their  merits.  The  Emer- 
son Phonograph  Co.  have  determined  to  count- 
eract the  effect  of  the  war  by  going  after  new 
business  with  additional  men  and  increased  out- 
put. This  attitude,  it  would  seem,  should  prove 
to  be  the  correct  tone  to  adopt  at  the  present, 
throughout  the  trade. 

Exceptional  Window  Display 
The  Talking  Machine  Shop  of  this  city,  local 
Victor  retailers,  have  again  registered  a  "hit" 
in  this  month's  Hawaiian  window  display.  Life- 
sized  figures  of  a  Hawaiian  dancer  and  a  ukulele 
artist  are  shown  surrounded  by  palms,  tropical 
plants,  etc.  The  islanders  are  appropriately 
dressed  in  native  clothing,  the  entire  floor  of 
the  window  is  covered  with  moss  and  from  the 


ceiling  hang  numerous  Hawaiian  butterflies. 
These  last  are  made  from  vari-colored  crepe 
paper  and  lend  a  most  enchanting  atmosphere 
to  the  entire  display.  An  electric  fan  in  one 
corner  serves  to  keep  the  butterflies  and  trop- 
ical growths  in  motion,  and  a  painted  back- 
ground of  surf  and  beach  complete  the  display. 
The  window  was  trimmed  by  the  girls  of  the 
Talking  Machine  Shop. 

Brunswick  Business  Booms 

The  Brunswick-Balke-Collender  Co.  had  an 
exceptionally  large  May,  which  was  accentuated 
by  some  excellent  contracts  placed  during  the 
Music  Show. 

The  Saturday  Evening  Post  of  June  9  will 
have  an  unusually  attractive  Brunswick  page  ad- 
vertisement, reduced  cuts  of  which  are  being 
supplied  dealers  by  the  service  department  for 
use  in  their  local  papers. 

Reed  G.  Landis,  of  the  Brunswick  phonograph 
advertising  department,  has  joined  the  Officers' 
Reserve  at  Fort  Sheridan.    In  the  meantime  his 


work  is  being  cared  for  by  A.  Atkinson,  who  has 
been  with  the  company  for  some  time. 

From  Retail  to  Wholesale 

R.  Burke  Corcoran,  who  has  been  manager  of 
the  record  department  of  the  Geo.  P.  Bent  Co., 
has  resigned  and  accepted  a  position  as  city 
salesman  for  the  talking  machine  department  of 
Lyon  &  Healy.  Mr.  Corcoran  is  succeeded  by 
Miss  Glenn  Carrdine,  who  has  been  in  the  rec- 
ord department  at  Bent's  for  several  years. 
To  Make  Machines 

The  Williams  Piano  &  Organ  Co.  are  con- 
templating the  making  of  talking  machines  in 
the  near  future.  This  concern  is  a  well-known 
and  long-established  piano  house,  and  takes  this 
step  in  response  to  the  demands  of  its  dealers 
who  wish  to  handle  talking  machines. 

Selling  Rodinola  Machines 

E.  V.  Roddin  &  Co.,  24  East  Madison  street, 
who  are  in  the  wholesale  jewelry  business,  are 
distributing  the  "Rodinola"  and  "Peerless"  ma- 
chines. 


Investigate ! 


When  you  lost  that  last  sale  did  you  investigate  the  cause  ? — did 
you  attempt  to  find  out  why  your  competitor  was  able  to  sell 
where  you  could  not?  Look  into  the  matter!  It's  your  busi- 
ness to  do  so.  See  if  the  other  machine  wasn't  equipped  with  the 


Chicago 

Cover 

Balance 


Chicago 

Cover 

Balance 


You  talked  quality — your  competitor  with  the  Chicago  Cover 
Balance  demonstrated  it!     And  the  demonstration  won! 

Moral:  See  that  your  instruments  are  equipped  with  the  dominant  quality  argument. 

Chicago  Hinged  Cover  Support  &  Balance  Co. 

2242  W.  69th  St.  CHICAGO 
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FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  86) 


Handsome  Brunswick  Display 

The  accompanying  cut  shows  an  exceedingly 
effective  window  display  of  Brunswick  phono- 
graphs and  Pathe  records  recently  made  at 
Coasts'  large  department  store  at  Iowa  City, 
la.  This  display  followed  a  somewhat  similar 
one  made  by  the  house  at  the  local  auto  show 


wick  department  of  Coasts,  personally  super- 
vised the  making  of  the  display  and  was  highly 
satisfied  with  the  results  secured. 

W.  F.  Martin  Resigns  From  Sonora 
W.  F.  Martin,  who  has  been  connected  with 
the  Sonora  Corp.  in  the  West  for  the  past  two 
years,  and  who  recently  has  had  charge  of  Min- 


Brunswick  Phonograph  Display  at  C 

the  week  previous.  Besides  the  display  of  the 
machines  themselves  the  various  distinctive  fea- 
tures of  the  Brunswick,  such  as  the  wooden 
horn,  the  tone  control  and  the  compact  filing 
system  for  records  were  displayed  to  excellent 
advantage.  The  special  service  furnished  in 
record  supplements  and  special  record  lists 
mailed  to  customers  each  month  was  also  ex- 
ploited.   B.  C.  Condit,  manager  of  the  Bruns- 


oasts'  Establishment  in  Iowa  City,  la. 

nesota  and  Wisconsin,  has  resigned  his  connec- 
tions. Mr.  Martin  has  had  a  number  of  new 
propositions  offered  him,  but  has  not  yet  an- 
nounced new  connection. 

Republic  Phonograph  Co.'s  Eastern  Distributor 

H.  T.  Schiff,  president  of  the  Republic  Pho- 
nograph Co.,  announces  that  the  Siegel  Sales 
Co.,  of  41  Union  square,  New  York  City,  has 
been  appointed  Eastern  distributor  for  the  com- 


pany. Samuel  Siegel,  who  is  manager  of  the 
Siegel  Sales  Co.,  is  very  conversant  with  talking 
machine  conditions  and  anticipates  a  big  busi- 
ness upon  the  Republic  line, 'as  he  has  been  a 
great  admirer  of  it  for  some  time  past. 

"We  are  very  much  pleased  at  getting  repre- 
sentation of  the  'Virtuoso,' "  said  Mr.  Siegel, 
"and  I  am  planning  some  big  things  for  it  in 
Eastern  territory  very  shortly." 

C.  F.  McLaughlin,  sales  manager  of  the  Re- 
public Co.,  reports  a  continuance  of  the  big  busi- 
ness that  has  favored  the  company  since  its 
establishment  several  months  ago.  Mr.  Mc- 
Laughlin says  that  there  is  a  very  large  pre- 
ponderance in  the  demand  for  machines  of  the 
more  expensive  type. 

Central  Phonograph  Sales  Organized 

The  Central  Phonograph  Sales  Co.  has  been 
incorporated  by  A.  S.  Waiss,  T.  D.  Waiss  and 
others,  with  a  capital  stock  of  $10,000.  The 
company  is  located  at  5  South  Wabash  avenue. 
Details  of  the  company's  plans  have  not  been 
procurable. 

Eastward  Ho. 

While  arrangements  have  not  been  definitely 
completed,  it  is  expected  that  a  number  of  the 
Western  delegates,  and  those  from  Chicago  to 
the  National  Talking  Machine  Jobbers'  con- 
vention at  Atlantic  City  will  leave  via  the 
Pennsylvania  on  Saturday,  July  7,  arriving  in 
Atlantic  City  on  the  9th.  Mr.  Wiswell  has 
been  corresponding  with  the  Western  jobbers 
and  expects  quite  a  delegation. 

Columbia  Cashier  Married 

Miss  Grace  Mick,  who  for  five  years  past,  has 
greeted  visitors  of  the  Chicago  office  of  the  Co- 
lumbia Graphophone  Co.  from  the  cashier's 
desk,  was  married  on  May  26  at  the  home  of 
her  parents  at  Goshen,  Ind.,  to  Charles  F. 
Thayer.  Mr.  Thayer  has  been  associated  with 
the  school  work  of  the  educational  depart- 
ment of  the  Columbia  Co.  since  the  organiza- 
tion of  that  department,  and  since  the  first  of 
(Continued  on  page  88) 


Why  Remain  in  Doubt 

When  you  can  test  the  merits,  selling 
qualities  and  profit-making  possibilities 
of  the  Virtuoso  line  at  our  risk? 


Vir-tu-6-so : — 
A  Master  Musician 


We  don't  ask  you  to  decide  on  the  printed  description  or  glowing  accounts  of  the  quick 
sales  and  big  profits  our  dealers  are  making.  We  stand  ready  to  ship  a  Virtuoso  to  any 
responsible  dealer — where  we  have  no  agency — subject  to 

Thirty  Days'  Trial 

Better  write  for  details  of  this  proposition  now,  before 
some  other  dealer  in  your  vicinity  beats  you  to  it. 

REPUBLIC  PHONOGRAPH  COMPANY 


HENRY  T.  SCHIFF 


(Pioneer  Phonograph  Manufacturer) 


President  and  General  Manager 


General  Offices:  320  S.  WABASH  AVENUE,  CHICAGO 

SIEGEL  SALES  COMPANY 

41  Union  Square  NEW  YORK  CITY  Eastern  Sales  Managers 


MODEL  A 
50  inches  high,  22  1-2  inches  wide  x 
22  1-2  inches  deep 


Automatic  stop — tilting  motor  board,  in- 
stantly accessible  for  oiling  and  inspection 
— universal  tone  arm,  playing  all  records 
perfectly  without  extra  attachments — guar- 
anteed double  spring  motor — tone  modifier 
—sound  chamber  o£  wood. 


You'll  better  appreciate  its  won- 
derful value  when  you  learn  tlie 
wholesale  and  retaii  selling-  price. 
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the  year  has  made  his  headquarters  at  the  Chi- 
cago office. 

E.  A.  Wenglein  With  World  Co. 
Emil  Ad  Wenglein,  who  is  well  known  to 
the  local  talking  machine  trade  as  OTie  of  the 
partners  in  H.  J.  Wenglein's  Norica  and 
Herold  needle  works,  large  manufacturers  of 
talking  machine  needles,  has  become  vice-presi- 
dent of  the  World  Phonograph  Co.  Mr.  Weng- 
lein's long  acquaintance  with  the  requirements 
of  the  talking  machine  business  should  contrib- 
ute a  valuable  factor  to  the  success  of  the 
World  Co. 

The  World  Phonograph  Co.  is  placing  a 
number  of  new  and  improved  designs  upon  the 
market,  and  visitors  to  the  World  phonograph 
booth  at  the  National  Music  Show  will  be 
pleased  to  know  that  the  models  which  were  on 
display  at  that  time  are  not  only  to  be  pro- 
duced in  larger  quantities,  but  that  there  will 
be  additional  styles  of  similar  beauty.  In  this 
work  Maurice  Hebert,  who  is  in  charge  of  the 
designing  of  the  new  World  models  and  who 


is  now  a  part  of  the  organization,  will  be  of 
great  value.    The  reed  styles  of  the  World  line 
are  proving  particularly  popular  with  the  trade. 
Receive  Big  Order 

Frank  P.  Read  and  W.  W.  Parsons,  of  the 
FlexiFile  and  Automatic  Record  Container  in- 
terests, have  just  received  an  order  for  470,000 
division  cards  for  use  in  the  installation  of 
compartments  in  talking  machine  cabinets.  This 
is  one  of  the  largest  order's  in  the  history  of 
the  filing  cabinet  business. 

Western  News  Co.  to  Handle  Par-O-Ket 

The  Western  News  Co.,  large  distributors  of 
periodicals  and  newspapers  throughout  the  Cen- 
tral West,  have  decided  to  wholesale  Par-O-Ket 
records.  The  facilities  which  the  Western 
News  Co.  possess  for  reaching  small  variety, 
stationery,  notion,  etc.,  stores  where  a  mod- 
erate priced  record  is  in  demand  will  doubtless 
result  to  the  great  mutual  advantage  of  both 
parties. 

Lyon  &  Healy  News 

At  Lyon  &  Healy's  it  is  reported  that  in 


GABELOLA 


You 
Don't 
Have 
To 

Change 
Needles 

Change 
Records 


Wind 


It  Up 


GABELOLA, 

Golden  Oak  Finish — Height  66  inches,  width 
43  inches,  depth  22  inches 

Making  Good 

The  Gabelola  is  no  longer  an  experiment.  The  new  instrument  in  sound 
reproduction  has  quickly  proven  its  ability  to  sell  upon  its  own  merits. 
Dealers  have  found  it  a  source  of  new  and  unexpected  profits. 

GABEL'S  ENTERTAINER  CO. 

General  Offices  and  Factory 

210  N.  Ann  Street  CHICAGO,  ILL. 

Gabel's  Entertainer  Sales  Co.,  Suite  512,  No.  117  N.  Dearborn  St.,  Chicago 


spite  of  the  war  excitement  that  May  showed  a 
slight  increase  over  last  year,  and  conditions 
indicated  that  the  dealers  have  by  no  means  lost 
their  nerve  and  are  looking  for  a  good  steady 
trade. 

Lyon  &  Healy  dealers  are  already  responding 
in  liberal  fashion  to  the  company's  latest  spe- 
cial the  "A-Camper  carrying  case"  made  in  two 
styles — one  for  the  Victrola  style  4  and  the 
other  for  the  Victrola  style  6.  It  is  adapted 
especially  for  army  and  navy  outfits,  for  camp- 
ers, summer  cottagers  and  motorists.  The 
cases  are  constructed  of  wood,  covered  with 
black  waterproof  fibre,  are  arranged  to  hold 
twenty-five  ten  or  twelve-inch  records,  have  a 
separate  place  for  the  sound  box,  winding  key 
and  needles.  When  closed  and  placed  on  end 
the  case  will  serve  as  a  stand  for  the  Victrola. 

A  mailing  cover  for  the  monthly  record  bulle- 
tins which  Lyon  &  Healy  have  been  issuing 
for  several  months  comes  out  this  month  in 
improved  form  embellished  with  artistic  de- 
signs in  colors. 

L.  C.  Wiswell,  manager  of  the  Lyon  &  Healy 
talking  machine  department,  has  been  confined 
to  his  home  for  several  days,  but  is  much  bet- 
ter and  will  probably  be  able  to  resume  his 
duties  next  week. 

H.  R.  Smith,  Illinois  traveler,  has  enlisted  in 
the  naval  reserves  in  Philadelphia,  Pa.,  being 
his  home  State.  Mr.  Smith  is  said  to  be  the 
first  man  to  register.  He  took  that  step  three 
weeks  ago  at  Springfield  under  the  provision 
allowing  a  man  expecting  to  be  away  from  his 
home  town  on  registration  day  to  go  through 
the  formality  in  any  town  of  30,000  or  over. 
Among  the  registrants  from  Department  H 
were  William  H.  Nolan,  manager  of  the  retail 
record  department,  and  W.  P.  Roach,  Wiscon- 
sin representative.    Both  expect  to  enlist  shortly. 

Miss  Helen  Ford,  of  the  wholesale  office,  was 
married  last  Saturday  to  B.  E.  Fox,  of  Chi- 
cago. Her  associates  among  the  young  women 
in  the  office  tendered  her  a  luncheon  Tuesday. 
Personals  and  Visitors 

Among  those  of  the  dealers  attracted  by  the 
Music  Show  and  piano  conventions  to  Chicago 
and  who  called  on  the  local  jobbers  when  here 
were:  Julius  A.  J.  Friedrich,  Sr.,  and  Jr.;  Mr. 
Smith,  of  J.  W.  Greene  Co.,  Toledo,  O.;  James 
Black,  manager  talking  machine  department,  of 
Wiley  B.  Allen  Co.,.  San  Francisco,  Cal.;  John 
Ditzel,  Famous-Barr  Co.,  St.  Louis,  Mo.;  Will 
A.  Young  and  wife,  Fort  Wayne,  Ind.;  Paul 
Seegar,  manager  talking  machine  department, 
Edmund  Gram  Co.,  Milwaukee,  Wis.;  F.  Clem- 
ent, C.  E.  Roat  Music  Co.,  Battle  Creek,  Mich.; 
Miss  Carroll,  J.  C.  Barter  Piano  Co.,  Daven- 
port, la.;  Harry  Aschenbach,  Packard  Music 
House,  Fort  Wayne,  Ind.;  Mr.  Greulich,  Cable 
Company,  Cincinnati,  O.;  A.  J.  Schneider, 
Schultze  Music  Co.,  Kenosha,  Wis.;  Harry  Gold- 
smith, Badger  Talking  Machine  Co.,  Milwaukee, 
Wis.;  H.  H.  Collins,  New  Orleans,  La.;  Mr. 
Goodman,  Goodman  Piano  Co.,  Cleveland,  O.; 
Mr.  Pofahl,  St.  Paul,  Minn.,  and  Wm.  Schmoller, 
Schmoller  &  Mueller.  Omaha,  Neb. 


10,000  Edison  and  Pathe  Ceylon 
sapphire  points  well  set  and  highly 
polished  true  to  size.  100  lots  15  cents 
each  F.  O.  B.  Chicago.  Samples  25 
cents  each.  Ask  for  quantity  prices. 
Have  you  seen  the  K.  M.  W.  Auto- 
matic Stop?  It  will  pay  you  to  send 
for  a  sample — $1,  money  returned  if 
not  satisfied.  Write  for  quantity 
prices.  Let  us  send  you  our  phono- 
graph hardware  bulletin. 

LAKESIDE  SUPPLY  CO.,  Inc. 

202  S.  Clark  St.  CHICAGO,  ILL. 

Tel.  Harrison  3840 
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PROTEST  FREIGHT  RATE  INCREASE 

L.  C.  Wiswell  Sends  Interesting  Letter  to  Asso- 
ciation Regarding  Petition  of  Railroads  and 
What  it  Means  to  Talking  Machine  Men 


Chicago,  III.,  June  7. — L.  C.  Wiswell,  chairman 
of  the  freight  committee  of  the  National  As- 
sociation of  Talking  Machine  Jobbers,  recently 
mailed  the  following  letter  to  the  members  of 
the  association: 

"You  are  doubtless  cognizant  of  the  fact  that 
the  railroads  are  asking  a  flat  increase  of  IS 
per  cent,  in  freight  rates.  Their  request  should 
concern  you.  It  merits  your  thoughtful  atten- 
tion, principally  because  it  affects  you  as  a  Vic- 
tor distributor  from  the  standpoint  of  dollars 
and  cents.  J- 

"During  the  past  two  years  the  railroads  have 
been  given  two  substantial  increases  in  rates. 
They  have  in  addition  to  this  had  enormous  in- 
creases in  tonnage  and  consequently  great  in- 
creases in  revenue  and  profits  during  the  last 
six  months. 

'  "As  a  Victor  distributor,  you  will  be  obliged 
to  bear  your  proportionate  share  of  the  taxes 
which  will  be  levied  by  our  country  for  the 
promotion  of  the  war.     The  weight  of  these 


taxes  will  be  heavy,  therefore,  it  behooves  you 
to  be  watchful  in  keeping  down  your  expenses, 
and  one  of  the  largest  expense  items  which  you 
have  to  contend  with  is  freight  rates. 

"One  of  the  arguments  advanced  by  the  rail- 
roads in  asking  for  this  15  per  cent,  increase  is 
that  their  expenses  have  increased  enormously 
on  account  of  the  Adamson  law.  According 
to  statistics  the  Adamson  eight-hour  law  means 
an  increase  in  wages  of  the  railroad  employes 
of  approximately  $50,000,000  per  year.  This 
argument  is  offset  by  the  fact  that  the  volume 
of  business  done  by  the  railroads  during  the 
year  1916  was  the  largest  in  their  history,  and 
if  they  do  a  like  amount  for  the  year  1917  and 
receive  an  additional  income  of  15  per  cent.,  it 
would  mean  increased  revenue  of  approximately 
$406,000,000. 

"Further,  this  increase  in  wages  is  not  per- 
manent under  the  act  of  Congress,  although  the 
railroads  propose  to  put  a  permanent  increase 
of  nearly  ten  times  as  much  upon  the  country. 

"Your  committee  respectfully  suggests  that  if 
you  are  not  in  sympathy  with  this  request  made 
by  the  railroads,  that  you  write  your  Congress- 
man and  Senator  as  well  as  Interstate  Com- 
merce Commission,  informing  them  that  you  are 
not  in  favor  of  the  increase." 


TO  SELL  THROUGH  DEALERS 


Stewart  Phonograph  Corp.  Makes  Announce- 
ment Anent  New  Trading  Policy 


motor  with  which  it  is  equipped.  This  has  been 
in  the  hands  of  the  company's  builders  for  over 
two  years  and  a  motor  has  been  evolved  that 
it  is  believed  will  prove  far  superior  to  anything 
ever  turned  out  in  instruments  of  that  size. 


Chicago,  III.,  June  10. — D.  K.  Hodson,  general 
sales  manager  of  the  Stewart  Phonograph 
Corp.,  has  made  an  announcement  that  should 
prove  of  much  interest  to  talking  machine 
dealers.  He  states  that  in  the  future  it  will  be 
the  Stewart  policy  to  sell  through  dealer  agents 
exclusively  and  that  absolutely  no  business  will 
be  done  outside  the  regular  dealer  channels 
The  idea  behind  the  move  is  that  the  company 
can  better  guard  against  the  violation  of  ths 
dealers'  rights  by  taking  on  no  business  except 
that  which  comes  through  their  regularly  ac- 
credited representatives. 

A  handsome  new  style  of  the  smaller  class 
has  been  made  ready  for  the  market  and  is  now 
ready  for  shipment.  This  new  model,  which 
is  to  sell  at  $7.75,  possesses  a  number  of  ad- 
vantages over  the  older  style,  which  retails  at 
$6.50.    A  particularly  fine  point  about  it  is  the 


ADVERTISING  SLIDES  FOR  DEALERS 

Chicago,  III.,  June  2. — The  Empire  Talking 
Machine  Co.  has  issued  a  new  series  of  adver- 
tising slides  for  use  in  motion  picture  houses 
and  is  supplying  its  dealers  with  them.  The 
accompanying  illustration  shows  one  of  the 
slides  that  is  proving  popular. 

"It  has  always  been  our  desire  to  co-operate 
with  our  dealers  to  the  fullest  extent,"  said 
President  John  H.  Steinmetz,  "and  these  new 
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advertising  helps  which  we  are  now  issuing  will 
doubtless  be  the  producers  of  a  large  amount  of 
business  for  them." 

Visitors  to  the  National  Music  Show  will  be 
interested  in  knowing  that  Miss  Dorothy  Sael- 
zer,  who  is  connected  with  the  business  depart- 
ment of  the  big  Hotel  Morrison,  was  the  winner 
of  the  mahogany  style  B  $100  Empire  machine 
which  was  raffled  off  in  the  Coliseum. 


THIS  AD  SET  IN  BARNH ART'S  PUBLICITY  GOTHIC  TYPE 


MANUFACTURERS  BUYING  TRANSFERS 

Chicago,  III.,  June  8. — No  matter  what  falling 
off  in  retail  sales  there  has  been  during  the  past 
sixty  days,  it  is  plain  that  the  manufacturers 
contemplate  nothing  but  big  business  for  the 
fall,  and  supply  men  agree  that  they  are  all  buy- 
ing quite  heavily.  For  instance,  Sales  Manager 
Crompton  of  the  Meyercord  Decalcomanie  Co. 
says  that  sales  in  this  line  of  goods  are  great. 

"All  of  the  manufacturers  are  placing  most 
substantial  orders,"  said  Mr.  Crompton,  "and 
most  of  them  are  for  elaborate  designs  and 
transfers  of  the  best  quality.  If  the  number 
of  transfers  we  have  sold  and  contracted  for 
is  any  criterion,  the  coming  fall  will  be  the 
biggest  season  the  talker  industry  has  seen." 


Simple 
Practical 
Accessible 
Attractive 

AUTOMATIC  Because- 


When  the  container  is  with- 
drawn the  weight  of  the  rec- 
ords automatically  throws 
the  side  rods  outward,  thus 
giving  the  compact  container 
the  desired  expansion. 

When  a  record  has  been 
taken  from  the  Automatic 
Container,  the  place  from 
which  it  is  taken  remains 
open. 

Gives  increased  filing 
capacity  of  50%  to  100% 

MR.  MANUFACTURER, 
Automatic  con  tainers  are 
cheaper  than  albums,  you 
can  make  them  in  your  own 
factory.  Write  for  my  prop- 
osition. 


Mr.  Dealer,  write  for  particulars  regard- 
ing this  automatic  record  carrying  case. 

FRANK  P.  READ 

Phone  Franklin  5293 

27  S.  Fifth  Ave.     CHICAGO,  ILL. 
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At  Your  Service— 
A  Never  -  Failing 
Base  of  Supplies 


EVERY  new  ad  that  Pathe  Freres  bring  out  as  part  of  its  big  national 
and  local  advertising  campaign  means  a  big  new  demand  from 
customers  about  you.    It  may  be  the  $25  Pathephone — the  biggest 
summer  special  in  talking  machine  history.    It  may  be  dance  records,  or 
an  epoch-making  performance  by  one  of  the  Pathe  galaxy  of  interna- 
tional opera  stars. 

Our  business  is  to  keep  every  dealer  in  our  territory  prepared  for  this 
changing,  growing  demand;  to  keep  your  stock  up-to-the-minute. 

Our  own  stocks  are  kept  ready  by  weekly  carload  shipments  from  the 
Pathe  factory.  And  you  get  your  new  stock  as  soon  as  we  get  ours. 
You  can  depend  upon  that. 

If  you're  a  Pathe  dealer  we  want  to  show  you  how  our  service  can 
mean  bigger  customer  satisfaction  and  bigger  profit  for  you.  If  you're 
not  yet  a  Pathe  dealer,  we  have  an  added  message  for  you  about  the 
Pathe  Sapphire  Ball  and  Pathe  Records,  which  are  guaranteed  to  play 
at  least  a  thousand  times. 

We  want  to  give  you  proof  by  showing  you  what  we've  done  for 
other  dealers.    Just  tell  us  on  a  post  card  that  you're  looking  for  more 

business. 


Williams,  Davis,  Brooks  &  Hinchman  Sons 

Detroit,  Michigan 
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BUFFALO  DEALERS  ARE  VERY  ACTIVE 

Find  Time  Between  Sales  to  Work  in  Interest 
of  the  Liberty  Bonds — Decorate  Stores  for 
Registration  Day — New  Dealers  Entering  the 
Field — Summer  Trade  Developing  Fast — Sol- 
diers Prove  Good  Record  Customers 


Buffalo,  N.  Y.,  June  9. — Patriotism  is  at  high 
tide  in  Buffalo  this  month  and  talking  machine 
jobbers  and  dealers  are  among  the  foremost  ad- 
vocates of  true  Americanism.  They  are  co- 
operating with  the  other  local  merchants  in  the 
sale  of  Liberty  Bonds.  Local  business  men  re- 
cently met  to  prepare  a  campaign  in  favor  of 
such  a  sale.  Among  the  principal  speakers  was 
Ralph  C.  Hudson,  president  of  J.  N.  Adam  Co., 
which  handles  the  Victor  line.  Some  of  the 
stores  are  advertising  the  bonds  and  selling 
them  to  their  employes  on  easy  payments. 

The  Victor  Furniture  Co.,  which  handles  the 
Pathe  machines,  is  using  this  sign  in  a  window 
display:  "Buy  your  Liberty  Bond  at  Victor's. 
A  dollar  a  week  is  all  you  pay  to  buy  a  bond 
for  the  U.  S.  A." 

Patriotic  parades  and  other  celebrations  were 
held  in  Buffalo  June  5,  registration  day,  and  the 
talking  machine  stores  were  specially  decorated 
for  the  occasion. 

A  patriotic  garden,  with  appropriate  signs,  is 
a  feature  of  J.  N.  Adam  Co.'s  Washington  street 
window. 

The  talking  machine  trade  is  drawing  consid- 
erable optimism  from  May's  report  of  the  Buf- 
falo Clearing  House,  which  shows  that  industry 
generally  is  on  the  gain  in  this  city.  The  clear- 
ings for  last  month  were  $84,713,516,  as  against 
$69,712,766  for  the  same  period  in  1916. 

Secretary  Hackenheimer  of  C.  Kurtzmann  & 
Co.,  which  handles  Victrolas,  attended  the  piano 
men's  national  conventions  in  Chicago.  He  said 
"Better  Business  Than  Usual"  was  the  slogan  of 
the  meetings. 

R.  L.  Hollingshead,  representing  the  Verbeck 
Musical  Sales  Co.,  Inc.,  was  also  present  at  the 
Chicago  conventions.  He  visited  the  Steger  fac- 
tory, where  he  placed  orders  for  Steger  talk- 
ing machines.  George  H.  Verbeck  is  general 
manager  of  the  Verbeck  Co.,  and  Harold  J.  Ver- 
beck has  charge  of  the  talking  machine  depart- 
ment. This  firm  also  features  the  Delpheon 
phonograph. 

Manager  Brennan  of  the  William  Hengerer 
Co.'s  Victrola  department  has  returned  from 
New  York.  The  live  ideas  which  he  gained 
there  are  being  used  by  Mr.  Brennan  to  increase 
his  already  heavy  trade.    The  Hengerer  store 


Van  Veen  "Bed  Set"  Booths 


Style  C — The  Van  Veen  Leader 


Write  for  a  copy  of  our 
NEW  CATALOG 

Van  Veen  "Bed-Set"  Sectional 
Booths  can  be  erected  as  easily 
as  a  bed  (no  skilled  labor  re- 
quired). Booths  shipped  on 
short  notice  anyivhere.  Room 
sizes  any  multiple  of  3  feet. 
High  grade  finish,  will  match 
your  sample  if  desired.  Sound- 
proof construction.  We  design 
and  build  complete  interiors. 
We  also  build  record  racks, 
which  are  described  in  our  new 
catalog. 

ARTHUR  L.VAN  VEEN  SCO. 

Marbridge  Building 
47  West  34th  Street,      NEW  YORK 


will  be  closed  all  day  each  Saturday  in  July 
and  August.  The  closing  time  on  the  other  days 
in  these  months  will  be  5.30  o'clock. 

Two  hundred  talking  machines  and  10,000  rec- 
ords are  among  the  articles  to  be  provided  for 
the  American  troops  when  they  arrive  in  Eu- 
rope. This  enterprise,  which  is  state-wide  under 
the  auspices  of  the  Y.  M.  C.  A.,  is  headed  by 
A.  H.  Whitford  of  Buffalo. 

William  H.  Daniels  of  Denton,  Cottier  &  Dan- 
iels, is  spending  his  vacation  in  Atlantic  City. 
This  firm  recently  used  this  sign:  "Hear  White- 
hill,  Braslau,  Garrison  and  Althouse,  Victor 
artists,  at  the  May  Musical  Festival  at  the  Elm- 
wood  Music  Hall  and  then  hear  their  Victor 
records  at  this  store." 

Besser's,  at  Main  and  Huron  streets,  are  fea- 
turing the  Flemish  talking  machine  in  window 
displays.  G.  H.  Ankerman  is  in  charge  of  this 
department. 

Winegar,  Lindsay  &  Seales,  who  sell  talking 
machines,  have  a  patriotic  window  display.  Red, 
white  and  blue  are  the  dominating  colors. 

Christian  Kurtzmann  is  among  the  Buffa- 
lonians  attending  reserve  officers'  training 
camps. 

A  strong  bid  for  the  orders  of  June  newly- 
weds  is  being  made  by  L.  M.  Cole,  manager  of 
John  G.  Schuler's  Sonora  department. 

E.  D.  Anderson  has  been  elected  president  of 
the  Buffalo  Ad  Club,  in  which  the  talking  ma- 
chine trade  is  represented. 

Dealers  are  continuing  their  crusade  against 


Use  Ward's  Moving  Covers 

Our  Covers  are  faced  with  Khaki,  lined 
with  a  heavy  grade  flannel,  interlined  with 
heavy  cotton  or  felt,  diagonally  and  closely 
quilted,  and  manufactured  according 
to  the  usual  superior  "Ward — New 
London"  quality. 


BUE5CHER 

1MB  EUCLID  AVE. 
CLEVELAND,  D. 


"St*  $5.00 

(Carrying  Straps  Extra) 

c?,ltnK'  $7.50 


With  name  of  Machine  embroidered  on  any  cover;  extra  .25 
With  Dealer's  name  and  address,  first  cover,  extra    .  $1.00 

Same  on  additional  covers,  each;  extra  50 

CARRYING  STRAPS:  No.  1,  $1;  No.  2;  $2;  No.  3,  $3.50 

Order  Sample  Cover  on  Approval,  Giving 
Name  and  Style  or  No.  of  the  Machine. 

THE  C.  E.  WARD  CO. 

(Weil-Known  Lodge  Regalia  House) 
Manufacturers  Complete  Line  of  Covers 

101  William  St.  NEW  LONDON,  OHIO 


fake  operators  who  are  trying  to  collect  money 
or.  sell  tickets  and  program  space  for  alleged 
benefits  for  war  sufferers. 

Six  thousand  pounds  of  paper  were  recently 
collected  and  sold  by  the  school  children  of 
Little  Valley,  N.  Y.  With  the  proceeds  they 
bought  a  Victrola  and  records. 

As  a  result  of  the  breaking  of  part  of  the 
dam  of  Silver  Lake  the  basement  of  Watrous  & 
Rumsey's  music  store  at  Perry,  N.  Y.,  was 
badly  flooded. 

"We  are  looking  for  an  unusually  good  busi- 
ness during  the  coming  fall  and  winter,"  was 
the  report  of  W.  D.  &  C.  N.  Andrews,  Victor 
distributors.  "Trade  has  slacked  up  somewhat, 
which  is  usual  for  this  time  of  the  year.  The 
volume  is  as  heavy  as  a  year  ago.  We  are  still 
unable  to  get  machines  of  certain  types,  on 
which  we  want  to  fill  orders." 

Alfred  O.  Bald,  a  Columbia  dealer  at  West 
Ferry  and  Grant  streets,  attended  the  conven- 
tion of  the  New  York  State  Retail  Jewelers' 
Association  in  New  York  City.  He  was  re- 
elected secretary  of  the  association. 

"Patriotic  records  are  moving  extra  well  and 
it  is  difficult  to  get  enough  of  them,"  said  O.  M. 
Kiess,  manager  of  the  Buffalo  branch  of  the 
Columbia  Graphophone  Co.  "Business  as  a 
whole  is  very  satisfactory." 

S.  J.  Collins  of  2179  Seneca  street,  Buffalo, 
has  been  appointed  a  Columbia  dealer.  New 
Columbia  dealers,  who  are  handling  the  com- 
pany's Italian  records  exclusively,  are  Oscar 
Provenzano  of  Rochester,  and  T.  A.  Siracusa  of 
Auburn. 

The  Kayser  Furniture  Co.,  in  Jefferson  street, 
near  Utica,  and  Kobler  &  Miller  of  Genesee 
street  have  taken  on  the  Sonora  line. 

Hundreds  of  guardsmen  in  Buffalo  are  per- 
sistent purchasers  of  talking  machine  records. 
Part  of  the  money  intended  for  this  purpose 
cannot  easily  be  enticed  from  the  soldiers  by 
local  cafe  proprietors,  because  the  sale  of  liquor 
to  any  man  in  the  uniform  of  the  army  or  navy 
is  prohibited. 

Frank  J.  Wilson  is  the  proprietor  of  the  Inter- 
national Record  Exchange  at  628  Main  street. 
His  assistant  is  Miss  Myrtle  Beland. 

Niagara  Falls  dealers  have  lost  some  business 
on  account  of  the  new  Dominion  immigration 
regulation  forbidding  men  eligible  for  military 
service  to  cross  from  Canada  to  the  American 
side.  The  Canadian  boys  have  frequently 
bought  records  on  the  New  York  State  side  of 
Niagara-  River.  This  loss  at  Niagara  Falls  is  in 
a  measure  offset  by  extra  trade  from  an  officers' 
training  camp  at  Fort  Niagara,  at  which  several 
thousand  college  men  and  others  are  located. 

Charles  Reinhardt,  son  of  Herman  A.  Rein- 
hardt,  a  Victrola  dealer  at  1190  Lovejoy  street, 
Buffalo,  was  recently  married  to  Miss  Alice 
Haas,  of  this  city. 

■  "Our  May  business  this  year  showed  a  satis- 
factory increase  over  that  of  the  same  period 
in  1916,"  said  W.  J.  Bruehl,  manager  of  the 
retail  department  of  Neal,  Clark  &  Neal.  "We 
hope  to  make  a  similar  showing  in  June." 
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A  big  man  for  a  big  Victor 
job.  Must  be  essentially  a 
salesman,  a  correspondent, 
an  advertising  man  and  an 
executive. 

Put  your  personality  into 
your  answer  and  state  past 
experience  and  salary  ex- 
pected. 


Address  Box  99 

c/o  The  Talking  Machine  World 

373  Fourth  Ave.,  New  York 
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BRINGS  CHEER  TO  THE  CHILDREN 

Miss  Edna  Bailey  Spends  Much  Time  During 
Summer  Taking  Children  for  Outings  in  Her 
Automobile — Tells  Own  Story  of  Her  Work 

Miss  Edna  Bailey,  the  gifted  elocutionist  who 
has  made  numerous  re-creations  for  the  New 
Edison,  finds  time  outside  of  her  professional 
work  to  act  as  an  angel  of  good  cheer  among  the 
children  of  Brooklyn,  N.  Y.,  where  Miss  Bailey 
makes  her  home.  This  work  is  particularly 
appropriate  as  Miss  Bailey's'  re-creations  are 


Miss  Edna  Bailey 

designed  for  the  entertainment  of  the  juveniles. 

Last  summer  this  artist  spent  much  of  her 
time  carrying  poor  children  in  her  automobile 
for  outings  in  the  country  or  to  the  seashore 
at  a  time  when  the  infantile  paralysis  panic 
had  served  to  discourage  many  others  from 
carrying  on  such  work.  She  plans  to  follow 
the  same  practice  this  year. 

In  telling  of  her  work  and  plans,  Miss  Bailey 
said:  "On  the  hottest  days  we  would  start  from 
neighborhoods  where  the  streets  are  narrow  and 
the  trees  and  flowers  are  seldom  seen,  and  in 
a  short  time  we  would  be  far  out  in  God's 
beautiful  country  where  we  would  find  a  quiet 
nook  shaded  by  friendly  big  trees,  and  with  only 
the  flowers  and  the  birds  for  an  audience  we 
would  play,  tell  stories,  eat  and  sleep.  And  at 
eventide  we  would  be  whisked  away  toward 
home — the  kiddies  relieved  from  their  long  con- 
finement at  home,  rosy  from  romping  and  the 
fresh  air  and  worried  mothers  refreshed  after 
weeks  of  patience  trying  to  amuse  their  children 
at  home.  So  the  entire  summer  passed  like  a 
great  big  fairy  tale. 

"If  you  could  only  have  seen  the  little  kiddies' 
faces  as  I  saw  them  when  I  motored  up  in  the 
"Chariot."  Sometimes  they  would  wait  for  me 
on  the  street  curb,  sometimes  I  would  see  their 
little  faces  pressed  against  the  window  panes 
with  their  noses  flattened  against  the  glass. 

"Some  of  the  New  Edison  dealers  of  Brook- 
lyn may  know  of  some  kiddies  who  would  enjoy 
one  of  these  day  trips  and  are  at  liberty  to  tele- 
phone or  write  me  so  that  I  may  make  the  ar- 
rangements for  these  trips." 

RECORDS  OF  PRESIDENT'S  SPEECH 

Strong  Demand  Reported  for  War  Message  by 
Patria  Record  Corporation 

The  Patria  Record  Corporation,  which  an- 
nounced last  month  the  release  of  two  ten-inch 
double-faced  records  bearing  President  Wilson's 
war  declaration  before  Congress  on  April  2, 
state  the  demands  for  the  records  are  very  heavy 
and  that  they  really  exceeded  the  expectations 
of  the  company,  although  they  were  prepared 
to  deliver  large  quantities.  However,  arrange- 
ments have  been  perfected  in  the  last  two  weeks 
whereby  a  larger  production  than  was  at  first 
thought  necessary  can  now  be  had.  The  de- 
mands for  sample  records  were  very  heavy  after 
the  first  announcement  and  were  invariably  fol- 
lowed by  orders. 

Phillip  Waldman,  general  manager  of  the 
Patria  Record  Corporation,  is  a  man  of  long 
experience  in  the  record  field  in  European  coun- 
tries. Among  others  he  was  long  connected 
with  the  famous  English  make  of  record,  the 
Invicto. 


OCCUPY  NEW  EXECUTIVE  OFFICES 

Sonora  Phonograph  Corp.  Has  Its  New  Execu- 
tive Offices  at  279  Broadway 

The  executive  offices  of  the  Sonora  Phono- 
graph Corp.  were  removed  on  Saturday  from 
57  Reade  street,  New  York  City,  to  279  Broad- 
way, a  few  doors  below  Reade  street.  The/ 
company  will  occupy  the  entire  fifth  floor  at  this 
address  and  judging  from  blue  prints  and  plans 
the  new  home  of  the  Sonora  Phonograph  Corp. 
will  be  one  of  the  most  attractive  executive 
offices  in  the  local  trade. 

For  many  years  past  the  company  has  been 
badly  handicapped  because  of  a  lack  of  sufficient 
office  space  and  the  tremendous  growth  of  its 
business  the  past  year  made  a  change  impera- 
tive. In  its  new  quarters  there  will  be  plenty 
of  room  for  every  department  and  space  has 
been  set  aside  for  the  development  of  the  sales 
and  advertising  divisions. 

The  former  executive  offices  at  57  Reade  street 
will  be  transformed  into  a  shipping  department, 
which  has  ample  facilities  for  expansion  and 
growth.  The  Sonora  Phonograph  Corp.  occu- 
pies the  second  floor  of  this  building  at  279 
Broadway  as  a  retail  establishment,"  and  its  new 
executive  offices  are  therefore  handy  and  con- 
venient for  all  factors  of  the  organization. 


THE  STRADIVARA  IN  BROOKLYN 

Selmore  Piano  Co.  Will  Represent  the  Stradi- 
vara  Line  in  Brooklyn  and  Jamaica,  L.  I. 

Among  the  retail  houses  to  first  take  advan- 
tage of  the  opportunity  to  represent  the  Stradi- 
vara  line  of  phonographs,  as  presented  by  the 
Schilling  Piano  Co.,  New  York,  sole  eastern  dis- 
tributors for  this  line,  is  the  Selmore  Piano  Co., 
311  Court  street,  Brooklyn,  N.  Y.,  who  will 
represent  the  Stradivara  in  Brooklyn.  Their 
territory  also  includes  Jamaica,  L.  I. 


CONGRATULATIONS,  MR.  WOLFF 

Joseph  Wolff,  secretary  of  the  Sonora  Phono- 
graph Corp.,  New  York,  one  of  the  best-known 
members  of  the  talking  machine  industry,  was 
married  on  June  2  to  Miss  Hazel  Strahl  at  the 
home  of  the  bride,  Brooklyn.  Mr.  and  Mrs. 
Wolff  are  at  present  away  on  their  honeymoon 
at  Atlantic  City,  and  are  expected  in  New  York 
next  week. 

Mr.  Wolff  is  receiving  the  congratulations  anu 
hearty  good  wishes  of  his  many  friends  in  the 
trade  who  had  long  believed  that  he  was  per- 
manently established  in  the  ranks  of  the  "bache- 
lors," but  who  rejoice  that  he  has  seen  the 
error  of  his  ways. 
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No.  55  —  Retail  Price  $55 

Real  Mahogany,  Golden  Oak,  Fumed 
Oak,  or  Satin  Walnut  Cabinet. 
Double  Spring  Motor.  Plays  three 
records  in  one  winding.  Universal 
Tone  Arm. 


Dimensions  42  in.  high. 
19  in.  deep. 


163/2  in-  wide. 


No.  150— Retail  Price  $150 

Beautifully  Carved  Cabinet  in  Brown  or  Red 
Mahogany,  Golden  Oak,  Fumed  Oak,  or  Sil- 
ver Gray  Oak.  Has  Large  Double  Spring 
Motor.  Will  play  nine  records  in  one  wind- 
ing. Universal  Tone  Arm.  Record  file  and 
space  for  albums. 

51  in.  high.    24  in.  deep.    22^  in.  wide. 


California,  Oregon,  Washington,  Nevada,  Idaho, 
Arizona,  Colorado,  New  Mexico  and  Texas  dealers : 

You  will  find  that  our  prices  and  the  difference  in 
freight  will  make  it  worth  while  to  buy  your  Talking 
Machines  from  the  largest  cabinet  manufacturers  in 
the  West.     Territories  are  free  yet.     Write  to 

Southern  California  Hardwood 

&  Mfg.  Co. 

DEPARTMENT  T 


801  South  Los  Angeles  Street 


LOS  ANGELES,  CAL. 
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STEADY  GROWTH  OF  PLANT 

President  Wilking,  of  the  Ready  File  Co.,  Tells 
of  the  Process  of  Making  Ready  Files  and 
the  Growing  Trade  Interest  in  This  Product 


Indianapolis,  Ind.,  June  9. — Business  as  usual 
is  more  than  being  realized  by  the  Ready  File 
Co.  of  this  city,  notwithstanding  the  fact  that 
the  war  has  caused  some  hesitation  in  talking 
machine  trade.  This  company,  which  was  in- 
corporated less  than  a  year  ago,  has  doubled 
its  business  two  or  three  times  since  then  and 
is  turning  out  "Ready  Files"  in  great  quantities. 


View  of  the  Cutting  Room 

The  manufacturing  plant's  capacity  has  been 
increased  twice  since  the  company  entered  the 
accessory  field  and  steps  are  being  taken  now 
to  further  increase  the  capacity  of  the  plant 
to  take  care  of  new  business.  At  the  present 
time  more  than  500  sets  a  day  of  Ready  Files 
are  being  manufactured,  and  there  are  thirty  or 
more  prominent  Victor  jobbers  now  acting  as 
distributors  for  the  Ready  File. 

In  talking  of  the  phenomenal  growth  of  the 
business,  President  F.  O.  Wilking  said:  "While 
we  felt  that  every  Victor  owner  of  the  $75  or 
$100  machines  needed  a  complete  and  inex- 
pensive filing  device  for  his  Victrola,  we  did 


not  anticipate  the  enormous  business  following 
our  first  marketing  efforts.  Dealers  have 
swamped  us  with  orders  and  they  still  are  com- 
ing. 

"I  was  deeply  gratified  at  the  reception  given 
our  accessory  at  the  Chicago  show.  All  the 
dealers  I  talked  with — and  they  were  numerous 
— assured  me  that  the  Ready  File  was  a  good 
proposition  and  they  were  more  than  satisfied 
with  the  ready  sale  of  the  article.  Since  the 
company  has  engaged  an  advertising  manager 
in  the  person  of  C.  Stanley  Garrison,  formerly 
associate  editor  of  Associated  Advertising,  the 
official  organ  of  the  Associated  Advertising 
Clubs  of  the  World,  we  will  be  in  a  better  posi- 
tion than  ever  to  take  care  of  our  dealers  and 
help  them  more  in  selling  our  accessories.  The 
Ready  File  Co.,  is  planning  some  big  things 
and  talking  machine  dealers  are  going  to  enjoy 
their  part  of  the  Ready  File  prosperity  for  the 
year  1917." 

Recently  a  talking  machine  manufacturer 
visited  the  plant  of  the  Ready  File  Co.,  in  Indian- 
apolis, and  was  surprised  at  the  extent  of  the 
plant  and  the  multiplicity  of  operations  neces- 
sary to  produce  a  complete  Ready  File.  One 
might  imagine  that  these  simple  devices  can  be 
made  in  a  few  seconds  and  without  much  trou- 
ble. As  a  matter  of  fact  there  are  seven  major 
operations  necessary  in  producing  one  completed 
file.  These  are  sub-divided  into  possibly  twenty- 
four,  but  for  the  purpose  of  briefness  and  under- 
standing, they  will  be  detailed  here  in  seven 
movements.  First,  the  fibre  board  in  huge 
sheets,  as  it  comes  from  the  factory  goes  to  the 
covering  room,  where  girls  cover  the  raw  fibre 
board  with  black  linen  cloth.  Following  this 
operation  the  boards  are  removed  to  the  drying- 
room,  where  they  are  left  until  completely  dry 
and  in  condition  to  be  handled  rapidly.  The  big 
boards,  covered,  are  next  taken  to  the  cutting 
machines  where  they  are  cut  into  the  subsequent 
Ready  Files  sizes.  From  this  machine  the 
smaller  boards  go  to  the  huge  shaping  machines, 
which  "lay  out"  the  boards  in  the  patterns  and 
shapes  they  will  finally  take.    From  the  shaping 


machines  the  boards  are  next  trimmed  and 
passed  on  to  a  number  of  girls  who  do  one  little 
operation  in  making  the  file  a  completed  thing, 
from  "staying"  the  corners  to  completing  the 
job,  with  the  exception  of  trimming  the  file.  The 
"trimming" — putting  on  the  "pulls,"  inserting  the 
index,  etc. — is  the  final  operation  before  inspec- 
tion and  packing.  A  set  of  files  is  packed  in  sep- 
arate containers  and  then  placed  into  big"  cases 
for  shipment.  All  the  lighter  work  of  manu- 
facturing is  done  by  girls  who  are  expert  and 
rapid  in  assembling  the  file. 

In  a  test  for  the  strength  it  was  shown  that 


In  the  Shipping  Department 

the  file  would  support  the  weight  of  eighty 
pounds,  or  more  than  the  weight  of  a  ten-year- 
old  child.  The  real  object  of  this  filing  system 
was  to  make  each  individual  record  instantly  ac- 
cessible. This  presented  a  new  thought  to 
dealers;  with  records  being  more  accessible, 
owners  played  them  more  frequently  and  as  a 
consequence  of  the  removal  of  filing  trouble, 
actually  bought  more  records.  This  pays  retail 
dealers  because  it  makes  more  business  for  the 
record  department. 


There  are  two  values  in  every  purchase: 
What  it  saves  and  what  it  costs. 


Pathephone  Distributers 


Full  Stock  of  Machines  and 
Records  Carried  in  Stock 

If  you  wish  the  agency  for  the 


folk  Zh/fiyA 


write  us  at  once  as  our  representatives 
are  closing  up  territory   every  day. 


G.  SOMMERS  &  CO.,  St.  Paul,  Minn. 
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of the  Phonograph  World 

is  at  last  attained  in  the  creation  of  the  Manophone,  The  Music  Master  of  Phonographs — the  superb 
instrument  on  which  you  can  build  a  permanent,  profitable  business  by  virtue  of  its  superior  tone 
qualities,  beauty  of  design  and  finish,  and  excellent  refinements  throughout.  For  you  know  the 
public  are  becoming  more  discriminating  every  day  as  to  the  standards  of  phonograph  construction 
and  performance. 


is  rapidly  gaining  nationwide  popularity.  It  has  many  ex- 
clusive features,  including  the  uniquely  designed  "Music 
Hall,"  made  of  sensitive  Adirondack  Spruce,  which  is  largely 
responsible  for  the  magical  tone  of  the  Manophone.  It  con- 
tains every  modern  improvement.     Plays  all  disc  records 


perfectly.  There's  a  style  and  price  for  every  home.  We 
furnish  you  standard  records  on  which  you  get  repeat  orders. 
We  Help  You  Make  Sales.  We  give  you  thorough  and  de- 
tailed assistance  in  the  matter  of  advertising  and  selling  to 
help  you  establish  a  lasting,  profitable  business. 


Get  Our  1917  Dealers'  Proposition 


Judge  for  yourself  whether  it  isn't  the  best  oppor- 
tunity in  the  talking  machine  field  today.  Just 


say:  "Send  Dealer  Proposition." 
involved.    Write  today. 


No  obligation 


Detroit  Display  Parlor 
84  Broadway 


Manophone  Corporation 

Address  all  communications  to  Executive  Offices  at  Adrian,  Mich. 

Adrian,  Michigan 


New  York  Display  Parlor 
60  Broadway 


"--v  J 


The  Manophone  Corporation  is  an  outgrowth  of  the  Clough  &  Warren 
Company,  makers  of  the  famous  Clough  &  Warren  pianos  and  organs. 
Their  experience  gained  through  67  years  of  piano  and  organ  building, 
and  the  acquirement  of  a  perfect  understanding  of  acoustics,  naturally 
qualify  them  as  the  logical  creators  of  a  superior  phonograph. 


X 
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LUBRICATION  OF  VICTOR  MOTORS 

Victor  Co.  Adopts  New  Composition,  Known 
as  "Victor  Motor  Grease,"  and  Recommends 
Its  Use  by  the  Trade  on  All  Victor  Motors 

W.  B.  Fulghum,  manager  of  the  order  de- 
partment for  Victor  Talking  Machine  Co.,  has 
sent  out  the  following  letter  to  the  trade  re- 
garding the  new  Victor  motor  grease: 

Proper  lubrication  of  Victor  motors  is  a  very 
important  matter.  Heretofore  we  have  recom- 
mended pure  vaseline  for  the  lubrication  of  the 
teeth  of  the  gears  and  spiral  of  the  spindles  of 
all  Victor  motors.  After  careful  experiments, 
we  have  adopted  a  new  composition  which  will 
be  known  as  "Victor  Motor  Grease." 

We  strongly  urge  that  you  order  a  supply 
of  this  grease  through  your  distributors  at  once. 
Use  it  on  the  gears  and  spindles  of  all  types  of 
Victor  or  Victrola  motors,  spring  or  electric. 
The  grease  may  also  be  used  in  the  grease  cups 
of  the  electric  motor. 

We  are  prepared  to  supply  the  Victor  motor 
grease  in  one-fourth  pint  cans  at  the  following 
prices : 

Part  No.  List  Dealers 

5635 A  $0.25  $0.16  net 


A  SIX  MILLION  INCORPORATION 


Is  That  of  the  Sonora  Phonograph  Sales  Co. 
Recently  Recorded  in  Albany,  N.  Y. 


The  Sonora  Phonograph  Sales  Co.,  Inc.,  was 
incorporated  recently  under  the  laws  of  the 
State  of  New  York,  with  a  capital  stock  of 
$6,000,000  and  the  following  incorporators:  M. 
and  B.  Moos  and  A.  M.  Nascher.  George  E. 
Brightson,  president  of  the  Sonora  Phonograph 
Corp.,  stated  in  a  recent  chat  that  as  soon  as  all 
details  are  completed  the  trade  will  be  fully 
advised  regarding  the  new  company.  This  an- 
nouncement will  probably  be  made  next  week. 


Anytone  Needles 

PLAY  LOUD,  MEDIUM,  SOFT 

ALL  WITH  ONE  NEEDLE— PLAYS  MANY  TIMES  WITHOUT  CHANGING 

EXCLUSIVE  DISTRIBUTORS  WANTED 

ANYTONE  NEEDLE  CO.,  18  NEW  STREET,  NEWARK,  N.  J. 


HARRY  C.  FOSTER  PASSES  AWAY 

Former  Member  of  Columbia  Sales  Division 
Dies  in  Brooklyn 


Harry  C.  Foster,  associated  with  the  sales  di- 
vision of  the  Columbia  Graphophone  Co.  for 
the  past  ten  years,  died  recently  at  his  home 
at  194  Ashford  street,  Brooklyn,  N.  Y.,  after 
an  illness  of  several  months.  Mr.  Foster  had 
a  host  of  friends  among  the  Columbia  em- 
ployes, having  been  connected  in  former  years 
with  the  Thirty-third  street  store,  the  Harlem 
store,  and  for  the  past  two  years  with  the  re- 
tail division  at  83  Chambers  street. 

His  former  associates  at  the  Chambers  street 
store  were  deeply  affected  by  his  death,  and 
among  those  who  attended  the  funeral  services 
were  Hayward  Cleveland,  George  A.  Baker, 
John  A.  Johnson  and  W.  J.  Britton. 


HEINEMAN  CO.  IN  CINCINNATI 

Weil-Known  Manufacturer  of  Motors,  Etc.,  Will 
Open  Branch  in  That  City  in  July 


In  order  to  handle  its  fast  growing  business 
the  Otto  Heineman  Phonograph  Supply  Co., 
New  York,  manufacturer  of  motors,  tone  arms 
and  sound  boxes,  will  open  a  branch  office  in 
Cincinnati,  O.,  on  July  1.  C.  W.  Neumeister, 
previously  associated  with  the  Heineman  execu- 
tive staff  at  the  factory  in  Elyria,  O.,  and  who 
has  been  calling  on  the  manufacturers  in  Ohio 


during  the  past  few  months,  will  be  in  charge  of 
this  new  office. 

The  Otto  Heineman  Phonograph  Supply  Co. 
at  the  present  time  has  branch  offices  in  Chi- 
cago, Atlanta,  Seattle  and  Toronto,  but  the  com- 
pany's business  has  increased  so  rapidly  that 
additional  offices  will  soon  be  opened. 

LIBERTY  B0NDPLEA  IN  VERSE 

W.  J.  Bruehl,  Buffalo  Talking-Machine  Man, 
Expresses  Sentiments  in  Poetry 


Buffalo,  N.  Y.,  June  7. — W.  J.  Bruehl,  mana- 
ger of  the  retail  department  of  the  Neal,  Clark 
&  Neal  Co.,  the  Victor  distributors  of  this  city, 
is  an  enthusiastic  worker  in  the  interests  of  the 
Liberty  Bond  issue,  and  has  personally  influ- 
enced many  to  invest  various  amounts  in  bonds. 
Mr.  Bruehl  has  incidentally  expressed  his  ideas 
in  this  direction  in  verse  as  follows: 

Lend  all  the  money  you  can  spare, 

It  is  safe  with  Uncle  Sam; 

Brace  up,  come  forth  and  do  your  share, 

Enlist  your  dollars,  be  a  man. 

Remember,  every  one  must  do  his  bit 

To  make  the  burden  light. 

Yea,  well  filled  we  keep  our  Soldiers  "Kit," 

Back  him  up  and  help  him  fight. 
Our  duty,  we  who  stay  at  home, 
None  should  fail  to  do; 
Decide  at  once  you'll  not  be  a  drone, 
Secure  a  Liberty  Bond  or  two. 


We  can  make  castings  of  this  nature  to 
your  order  in  quantities  and  at  attractive 
prices  and  deliveries. 

Send  samples  or  blue  prints  for  estimate. 


"INDIANA"  DIE  CASTING  CO. 

CORNELL  and  11th  STREETS  INDIANAPOLIS,  IND. 
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ENTER  THE  RE=PLA=STOP 

New  Automatic  Stop  and  Repeating  Device 
Soon  Ready  for  Market  Offers  Many  Ad- 
vantages— Wins  Favor  of  the  Trade 


Cincinnati,  O.,  June  1. — The  Re-Pla-Stop  Co., 
of  this  city,  announces  that  it  will  be  ready  to 
ship  its  Re-Pla-Stop  in  quantities  by  July  15. 
The  company  has  a  strong  organization,  the 
president  being  A.  D.  Blanton,  who  is  also 
president  of  the  Blanton  Engineering  Co.,  of 
this  city.  J.  E.  Strietelmeier,  the  inventor  of 
the  Re-Pla-Stop  and  the  vice-president  of  the 
company,  has  been  working  steadily  on  the 
device  for  the  past  three  years,  the  policy  of 
both  gentleman  having  been  to  refrain  from 
placing  the  device  on  the  market  until  it  was 
perfected  in  every  way.  It  has  been  subjected 
to  all  manner  of  tests.  Mr.  Blanton  states  that 
it  was  recently  run  steadily  by  an  electric  motor 
for  five  days  and  five  nights,  wearing  out  three 
records,  but  not  missing  a  single  play. 

It  created  a  great  deal  of  interest  at  the 
Music  Show  at  the  Coliseum  in  Chicago  last 


month,  where  its  unfailing  accuracy  of  opera- 
tion was  commented  on  by  thousands  of  visi- 
tors. 

The  Re-Pla-Stop  plays  any  record  from  one 
to  five  times,  or  continuously,  that  is  as  long 
as  the  motor  runs,  by  setting  the  stop  indi- 
cator for  the  number  of  repetitions  desired. 
When  the  indicator  is  moved  the  record  com- 
mences to  turn,  the  needle  descends  into  the 
first  groove  of  the  record,  more  gently  than  is 
usually  done  by  hand,  the  selection  is  played 
and  at  its  conclusion  the  needle  lifts  from  the 
record,  the  tone  arm  swings  back  to  the  start- 
ing point  and  replays  the  record. 

The  Re-Pla-Stop  is  adaptable  to  any  talking 
machine  with  a  free  swinging  tone  arm  and  can 
be  attached  by  anyone  in  a  few  minutes.  It 
is  three  and  one-quarter  inches  square,  hand- 
somely nickel  plated,  and  actually  adds  to  the 
appearance  of  the  machine.  It  is  understood 
that  the  company  has  not  only  received  a  large 
number  of  orders  from  dealers,  but  several 
manufacturers  have  already  arranged  for  equip- 
ping their  product  with  the  device  which  is  in 
for  tremendous  sales. 


VICTOR'S  SLOGAN 


In  Every  Home 
A  Pathephone 


We  are  creating  the  demand 
in  Buffalo  and  Western 
New  York  and 

the  Really  Live  Dealer 
will  see  us  at  once 
for  a  Pathe  Agency 


A,  VICTOR  &  GO. 

Pathe  Distributors 
Main  and  Genesee  Sts.  BUFFALO,  N.  Y. 


sniiiiiiiiin  iiiiiiiiiNiiiiiiiiiiiiiiiiiiiiiiiiiiiiniiiiiiiiiiiiiiiiiii  in  uimmiiiiiimiiiiiiiiiiiiiiiiiiiiiimimimmiiiii  n  i  urn  urn  minium  n  miimiiiiiiiiiiimmiiiiimiiiimiiiiiiiiiiiiiiiii  i= 


ILSLEY'S 


GRAPHITE  PHONO 
SPRING  LUBRICANT 

llsiey's  Lubricant  makes  the  Motor  make  good 

Is  prepared  in  the  proper  consistency,  will  not  run  out,  dry  up,  or 
become  sticky  or  rancid.   Remains  in  its  original  form  indefinitely. 
(Ask  the  manufacturer  who  uses  it) 
MANUFACTURED  BY 

ILSLEY-DOUBLEDAY  &  CO.,  229  231  Front  St.,  New  York 

Established  1853 


H.  D.  BERKLEY  BECOMES  MANAGER 

Of  the  Landay  Bros.  Store  at  563  Fifth  Ave- 
nue, New  York — Well  Known  in  the  Trade 


H.  D.  Berkley  has  been  appointed  manager 
of  the  store  of  Landay  Bros,  at  563  Fifth  ave- 
nue, New  York,  one  of 
the  finest  retail  talking 
machine  establishments 
in  the  East,  handling 
the  Victor  line. 

Mr.  Berkley  is  well 
known  in  the  Victor 
trade,  having  been  as- 
sociated with  the  in- 
dustry since  1  90  5, 
when  he  joined  the 
staff  of  the  Blackman 
Talking  Machine  Co., 
Victor  distributor.  He 
subsequently  joined  the 
forces  of  the  M.  Stein- 
ert  &  Sons  Co.,  Boston, 
Mass.,  becoming  asso- 
ciated with  Landay 
Bros.,  Victor  distributors,  in  1911.  Mr.  Berkley 
was  manager  of  the  Landay  store  at  153  West 
Forty-second  street,  and  was  later  appointed 
wholesale  manager  of  Landay  Bros.,  visiting  the 
dealers  in  this  territory.  He  is  well  qualified 
for  his  new  post,  and  is  an  enthusiastic  Victor 
man. 


H.  D.  Berkley 


FEATURING  EMERSON  RECORDS 

Full    Page   Advertisements   by   the  Emerson 
Phonograph  Co.  Appearing  in  Daily  Papers 


The  Emerson  Phonograph  Co.,  New  York, 
has  been  using  full  page  advertisements  in  the 
daily  newspapers  featuring  Emerson  records. 
This  is  the  first  time  that  the  company  has  ad- 
vertised its  records  in  the  local  papers,  and  the 
extent  of  its  distribution  in  metropolitan  terri- 
tory is  evidenced  by  the  fact  that  276  stores  in 
Greater  New  York  are  handling  Emerson  rec- 
ords. All  of  these  stores  were  mentioned  in 
this  advertising,  together  with  the  names  of 
some  of  the  popular  artists  recording  for  the 
Emerson  library. 


AN  ATTRACTIVE  INSTALLATION 

Arthur  L.  Van  Veen  &  Co.,  New  York,  have 
just  completed  an  installation  of  Van  Veen 
booths  and  fixtures  in  the  Victor  establishment 
of  L.  Epstein,  150th  street  and  Third  avenue, 
New  York,  which  is  considered  one  of  the  most 
attractive  interiors  in  the  uptown  talking  ma- 
chine district.  The  entire  store  and  show  win- 
dow are  finished  in  ivory  with  Wedgwood 
decorative  treatment,  and  the  booths  represent 
the  last  word  in  talking  machine  booth  con- 
struction. 


Mortimer  D.  Easton,  a  director  of  the  Ameri- 
can Graphophone  Co.,  and  associated  with  the 
Columbia  sales  division,  has  joined  the  Officers' 
Reserve  Corps  at  Fort  Myer,  Va. 


SAPPHIRE  NEEDLES 

Sapphire  Points  for  playing  Edison  records,    14c  each 
Sapphire  Balls  for  playing  Pathe  records,       13c  each 
In  Quantities 

LUCKY    13   PHONOGRAPH  CO. 

3  East  12th  St.  New  York 


SPOT  CASH 

paid  (or  job  lots  of  standard  make  records  and  odd 
lots  of  phonograph  parts. 

C.  KRONENBERGER 

438  Broadway  New  York 
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VICTOR  CO.  DISCONTINUES  LICENSE  AGREEMENTS 

Announces  That  Goods  Are  Now  and  Will  Be  Sold  and  Not  Licensed — New  Patent  Labels  Pre- 
pared— Will  Continue  Present  Marketing  Methods  Through  Distributors 


The  following  important  announcement  has 
been  issued  by  the  Victor  Talking  Machine 
Co.  to  its  distributors  and  dealers,  under  date 
of  May  29: 

"In  view  of  the  recent  decisions  of  the  Su- 
preme Court  of  the  United  States,  this  company 
gives  out  notice  that  the  license  system  stated 
in  the  label  notice  on  its  machines,  sound  rec- 
ords and  accessories,  together  with  our  license 
agreements  with  distributors  and  dealers,  now 
outstanding,  have  been  definitely  discontinued 
and  canceled,  and  that  Victor  goods  are  now 
sold  and  not  licensed;  although  we  are  advised 
that  the  decisions  referred  to  do  not  go  so  far 
as  to  invalidate  anything  therein  other  than  the 
license  system  referred  to;  yet  as  the  license 
system  was  the  basic  condition  of  the  agree- 
ments, the  company  is  advised  to  cancel  it  alto- 
gether and  to  substitute  therefor  a  new  selling 
system  which  is  not  open  to  any  legal  objection. 

"The  company  will  prepare  and  send  you  as 


soon  as  possible  new  patent  labels  for  the  ma- 
chines, and  which  will  be  applied  to  all  Victor 
goods  hereafter  manufactured.  The  company 
also  requests  of  distributors  and  dealers  that 
they  shall  apply  these  new  labels,  when  re- 
ceived, to  the  stock  of  machines  they  have  on 
hand,  by  pasting  the  same  over  the  old  in  such 
a  manner  as  to  obliterate  the  old  label  and  sub- 
stitute the  new.  Future  sound  records  manu- 
factured by  the  company  will  be  issued  with- 
out the  license  notice  which  is  now  impressed 
thereon  and  which  will  be  eliminated  from  the 
new  form  of  envelope  in  which  they  will  be  en- 
closed. 

"The  Victor  Co.  contemplates  no  change  in 
its  policy  of  directly  marketing  its  products 
through  wholesale  channels,  exclusively,  and 
recognizing  the  valuable  business  aid  extended 
by  its  distributors  in  the  past,  it  proposes  to 
continue  business  relations  with  all  of  its  dis- 
tributors as  such  immediate  trade  representa- 


PORTABLE 

PHONOGRAPH 

Made  under  U.  S.  and  Canada  Patents 

reached  the  European  trenches  first. 

It  is  used  largely  at  the  training  camps  as  a  source  of  recreation  and  a  medium 
for  the  study  of  French. 

It  is  light,  handy,  compact,  convenient,  golden-toned — indispensable  for 
the  outing,  the  camp,  the  canoe, 
the  yacht. 

It  is  equipped  with  a  strong, 
even-running  motor  and  with 
universal  tone-arm. 

It  measures  but  13j4xl4%x 
7^4  inches  and  weighs  but  15 
pounds. 

It  is  covered  with  the  finest 
grade  of  leatherette  with 
leather  and  nickel-plated  trim- 
mings. 

Its  construction  throughout 
is  solid. 

It  is  the  livest  phonograph 
proposition  at  this  season  of 


outdoor  life  and  military  prepa- 
rations. 

It  is  so  fine  a  musical  instru- 
ment that  handling  it  won't  dis- 
grace Yictrola,  Grafonola,  Vo- 
calion,  Edison  or  Pathe  dealers. 

It  retails  at  $30.00  with  a  fine 
profit  for  the  dealer. 


Made  by 

Melophone  Talking 
Machine  Co.,  Inc. 

380  Lafayette  Street 
NEW  YORK 
1216  Heyworth  Building 
CHICAGO 

The  manufacturers  of  "P.  B." 
Phonograph  Motors.  The  only 
Phonograph  Motors  that  can 
be  absolutely  guaranteed. 


tives,  but  hereafter  it  shall  be  through  usual 
and  approved  commercial  sales  system  rather 
than  through  a  license  system  under  its  patents 
as  heretofore;  and  to  this  end  whatever  further 
changes  in  the  company's  business  methods  ap- 
pear desirable  or  advisable,  in  view  of  past  or 
future  legislation  and  judicial  decisions,  will  be 
made  promptly. 

"The  Victor  Co.  has  under  consideration  and 
will  announce  as  speedily  as  possible  a  new 
selling  system  based  solely  on  jobbing  contracts 
with  its  distributors  only,  and  which  will  include 
extending  to  its  distributors  who  purchase  its 
goods  hereafter,  and  to  retail  dealers  through 
them,  the  benefit  of  the  well  known  free  Victor 
service  which  has  proved  so  beneficial  in  the 
past  to  all  dealers  in  enabling  them  to  an- 
nounce and  market  the  goods  to  the  public. 

"The  abolition  of  the  license  system  and  fixed 
royalty  rate  to  the  public,  together  with  the 
cancelation  in  its  entirety  of  all  outstanding 
contracts  with  distributors  and  retail  dealers, 
has  been  adopted,  in  an  intelligent  effort  to  ad- 
just our  business  to  conform  to  and  to  avoid 
conflict  with  the  numerous  decisions  lately  af- 
fecting the  sale  of  patented  and  trade-marked 
articles,  and  with  legislation  relating  to  the 
subject.  Consistent  with  this  intent  and  effort 
on  the  part  of  the  company,  it  requests  that 
each  individual  jobber  and  dealer  will  co-operate 
with  us  fully  in  carrying  out  this  change  in  our 
business  system,  and  in  such  other  changes  as 
may  be  found  necessary  from  time  to  time  in 
our  business  methods  to  protect  consistently 
with  law  the  great  value  of  the  Victor  Co.'s 
patents,  trade-marks  and  good  will." 


GRAFONOLAS  FOR  OLD  DOMINION  LINE 


The  Five  Steamships  of  This  Line  to  Have  Co- 
lumbia Grafonolas  and  Full  Library  of  Rec- 
ords— Selected  After  Exhaustive  Tests 


Arrangements  have  just  been  completed 
whereby  the  five  steamships  of  the  Old  Domin- 
ion Line  will  include  in  their  equipment  Co- 
lumbia Grafonolas  No.  200,  and  representative 
libraries  of  Columbia  records.  These  steam- 
ships ply  between  New  York  and  Norfolk,  Va., 
and  the  line  is  patronized  by  people  from  all 
parts  of  the  country. 

The  Old  Dominion  Line  selected  the  Columbia 
Grafonolas  and  records  after  a  careful  test  of 
their  musical  merits,  and  after  a  demonstration, 
which  included  many  of  the  popular  machines 
now  on  the  market.  The  Columbia  Grafonola 
200  was  chosen  as  embodying  all  the  require- 
ments of  the  line's  musical  division. 


A  CHIP  OF  THE  OLD  BLOCK 


Albert  M.  Blackman,  son  of  J.  N.  Blackman, 
president  of  the  Blackman  Talking  Machine  Co., 
Victor  distributor,  won  the  highest  honors  at 
the  commencement  exercises  which  were  held 
last  week  at  the  Peekskill  Military  Academy, 
Peekskill,  N.  Y. ;  having  been  awarded  tfhe 
faculty  medal  which  is  given  to  the  best  all- 
around  cadet  in  the  academy. 

This  medal  is  the  most  highly  prized  award 
that  is  given  by  the  academy,  and  its  bestowal  is 
based  on  scholarship,  military  training,  popular- 
ity, athletics,  and  in  fact  every  phase  of  school 
life. 

This  medal  was  won  by  Albert  Blackman  in 
his  sophomore  year,  and  during  the  entire  his- 
tory of  the  Peekskill  Military  Academy  it  has 
been  awarded  only  three  times  to  any  student 
not  a  member  of  the  senior  class.  -j 


GETTING  CLOSE  TO  THE  PEOPLE 

I.  Davega,  Jr.,  Inc.,  are  using  the  fine  weather 
of  this  season  to  good  advantage  in  selling  their 
Victor  records  and  Victrolas.  The  large  doors 
at  the  main  entrance  at  125  West  125th  street, 
New  York,  are  now  kept  open  and  in  the  center 
of  the  entrance  is  placed  a  Victrola  on  which 
is  played  the  current  records  of  the  month. 
The  passing  Harlem  crowds  are  attracted  by 
this  fine  music  and  this  has  been  found  to  be 
a  valuable  sales  help. 
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The  Other  Evening 


Some  neighbors  dropped  in  on  the  Elwells.  To  entertain  them  Mrs. 
Elwell  put  a  new  record  on  the  phonograph ;  a  violin  solo,  the  Meditation 
from  Thais,  played  by  the  master  artist  Kreisler.  The  hum  of  conversa- 
tion ceased  and  all  sat  quiet  listening  to  the  music  story.  Now  played 
loudly,  vigorously  and  now  soft  and  low  as  Thais  whispered  to  her  lover, 
Athanael.  It  was  almost  as  if  Kreisler  were  in  the  next  room  -  -  -  -  until  a 
clicking  noise  made  the  soft  tones  inaudible  as  Mr.  Elwell  rewound  the 
phonograph. 

The  creation  of  a  better  motor  was  the  only  aim  of  the  men  who 
designed  the  Stephenson  motor;  to  make  a  motor  that  the  ultimate  con- 
sumer of  the  phonograph  would  be  uncon- 
scious of  while  constantly  calling  upon  it  to 
perform  its  function. 

The  Stephenson  motor  is  noiseless  in 
winding  because  the  pawl  is  held  away 
from  the  ratchet  during  this  process.  There 
is  no  annoying  click  to  destroy  the  beauty 
of  a  record.  And  all  other  gear  click  is 
eliminated  because  the  winding  is  through 
spiral  gears. 


The  Winding  Mechanism 
of  the  Stephenson 
Precision- Made 
Motor 


The  Stephenson  Motor  is  a  Precision-Made 
Motor.  It  is  manufactured  by  De  Camp  &  Sloan, 
Inc.,  of  Newark.  Manufactured,  assembled  and 
tested  under  one  roof  by  people  who  have  a  rep- 
utation for  Precision  Work. 

The  Stephenson  Motor  has  interchangeable, 
lubricant-tight  spring  drums.  A  tapered  bear- 
ing and  ball  thrust  on  the  turntable  shaft.  All 
swiftly  moving  gears  are  spiral.  It  is  compact; 
the  cast-iron  encases  it;  no  overhanging  parts. 
It  has  a  noiseless  winding  device.  It  has  a  defi- 
nite-reading speed  regulator,  easily  adjusted. 
Bulletin  No.  10  describes  it  fully.  Are  you  on 
the  Stephenson  mailing  list? 

STEPHENSON,  Inc. 

One  West  34th  St.  New  York 
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The  profit  on  Columbia  Grafonolas  and 
Columbia  Double  Disc  Records  should  be 
music  enough  for  any  piano  dealer. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


A  PRODUCT  THAT  STOOD  OUT 

At  the  Recent  Music  Show  in  Chicago  Was 
That  of  the  Chicago  Cover  Balance  Which 
Was  Used  in  60  Per  Cent,  of  Machines 


FREDERIC  VINCENT  JOINS  THE  ARMY      BECOME  S0N0RA  DISTRIBUTORS 


Chicago,  III.,  June  6. — There  were  several  par- 
ticularly noticeable  things  at  the  National  Music 
Show  that  indicated  the  predominance  of  cer- 
tain standard  products  in  the  talking  machine 
industry.  Among  these  should  be  numbered  the 
popularity  of  the  Chicago  cover  balance. 

A  census  of  the  various  talking  machine 
booths  at  the  show  proved  that  the  Chicago 
cover  balance  was  a  part  of  the  equipment  on 
over  60  per  cent,  of  the  machines  that  were 
shown.  This  very  unusual  showing  represents 
the  culmination  of  a  business  that  had  its  in- 
ception only  about  two  years  ago  and  its  growth 
in  such  a  short  space  of  time  is  truly  remark- 
able. The  basic  reason  for  all  this  is  principally 
in  its  value  as  a  talking  point,  for  it  is  so  easily 
demonstrable  and  so  easy  to  understand  that 
every  prospective  purchaser  is  at  once  impressed 
and  pleased  with  it.  Its  operation  is  such  a 
novelty  to  the  great  majority  of  talking  machine 
buyers  that  it  often  helps  to  arouse  interest  and 
curiosity  where  otherwise  only  a  cursory  exami- 
nation of  the  machine  would  be  made.  A  second 
reason  for  its  wide  use  is  that  of  its  simplicity, 
for  it  is  easily  attached  to  any  machine  and  is 
simple  to  adjust  and  stays  in  regulation  when 
it  is  once  put. 

The  company's  factory  at  2242-2246  West 
Sixty-ninth  street  is  the  scene  of  much  activity 
these  days,  for  manufacturers  are  now  placing 
their  orders  for  cover  supports  planned  for  de- 
livery during  the  summer  in  preparation  for 
the  fall  trade  and  the  shop  is  going  full  speed. 

"Yes,  we  are  mighty  busy  these  days,"  said 
J.  L.  Abbott,  treasurer  and  general  manager  of 
the  company,  "and  we  are  turning  out  an  awful 
lot  of  goods  for  delivery  to  the  manufacturers 
this  summer.  Previous  to  the  music  show  sev- 
eral of  our  friends  asked  us  why  we  did  not 
have  a  demonstration  booth  there.  I  replied 
that  there  would  be  dozens  of  our  demonstra- 
tion booths  on  the  floor  and  sure  enough  there 
were,  for  everywhere  our  goods  were  to  be 
seen  and  explained  to  the  general  public.  From 
our  standpoint  the  show  was  a  huge  success, 
for  our  goods  received  a  great  deal  of  valuable 
exploitation  and  its  value  as  a  selling  point 
was  most  forcibly  demonstrated  to  the  dealers 
who  visited  the  show  and  who  witnessed  the 
explanation  of  the  device  to  the  public  and  the 
public's  response  thereto.  Numerous  dealers 
took  advantage  of  the  opportunity  to  get  in 
touch  with  us  while  here  and  all  of  them  ex- 
pressed their  delight  with  our  device." 


Popular  Demonstrator  of   Victor  Educational 
Music  Extension  to  Serve  His  Country 


San  Francisco,  Cal.,  June  8. — Frederic  Vin7 
cent,  well-known  critic  and  musician,  has  en- 
listed in  the  army.  He  has  many  friends  in  the 
San  Francisco  Bay  District.  For  the  past  few 
weeks  he  has  been  in  charge  of  the  Victor  edu- 
cational music  extension  bureau  in  the  Kohler 


Frederic  Vincent 

&  Chase  Building,  which  consists  of  well- 
equipped  music  rooms,  containing  the  complete 
record  library  of  music,  offered  by  the  Victor 
Talking  Machine  Co.  for  educational  purposes. 
Mr.  Vincent  has  been  demonstrating  the  courses 
with  excellent  success. 


H.  A.  HARRIS'  NEW  POST 


H.  A.  Harris,  formerly  advertising  manager 
of  Landay  Bros.,  New  York,  Victor  distributors, 
has  joined  the  advertising  division  of  the  Pathe 
Freres  Phonograph  Co.,  Brooklyn,  N.  Y.,  and 
will  devote  special  attention  to  co-operating  with 
the  Pathe  dealers  throughout  the  country.  His 
past  experience  in  the  talking  machine  field 
qualifies  him  to  render  Pathe  representatives 


The  Columbia  advertising  department  has  just 
prepared  six  new  slides  which  can  be  used  to 
excellent  advantage  by  Columbia  dealers  in 
their  local  moving  picture  theatres.  These 
slides  are  diversified  in  text  and  illustration, 
featuring  operatic,  Hawaiian  and  dance  records, 
in  addition  to  several  slides  having  a  general 
appeal. 


BETTER  MUSIC 

"Williams"  Sounding  Board 

placed  under  record  on  any  disc  phono- 
graph. Price  $1.50.  Usual  discount  to 
dealers. 

O.  B.  WILLIAMS  CO. 

SEATTLE  WASH..  U.  S.  A. 

Manufacturers  Sash  and  Doors 


Smith,  Kline  &  French  of  Philadelphia  to  Cover 
Lower  Part  of  New  Jersey  and  Local  Terri- 
tory in  Quaker  City 


The  Sonora  Phonograph  Corp.,  announced 
this  week  the  appointment  of  Smith,  Kline  & 
French,  Philadelphia,  Pa.,  as  distributors  for 
the  Sonora  products  in  the  lower  part  of  New 
Jersey  and  the  Philadelphia  section  of  Pennsyl- 
vania. This  company  is  one  of  the  largest 
wholesale  drug  houses  in  the  East  and  has 
ample  facilities  at  its  command  for  the  develop- 
ment of  a  profitable  and  successful  talking  ma- 
chine business.  The  house  is  making  plans  to 
co-operate  with  the  Sonora  dealers  in  its  terri- 
tory in  every  possible  way  and  has  placed  a 
very  large  initial  order. 


CLOSE  A  NUMBER  OF  CONTRACTS 

"We  have  closed  a  number  of  contracts  with 
well  known  artists  to  record  for  our  library," 
said  Philip  Wohlstetter,  vice-president  of  the 
Imperial  Talking  Machine  Co.,  in  a  chat  with 
The  World.  "During  the  past  few  weeks  sev- 
eral prominent  artists  have  visited  our  record- 
ing laboratories  in  New  York  and  made  records 
which  we  believe  will  be  favorably  received  by 
our  dealers  throughout  the  country. 

"Our  line  of,  machines  is  apparently  meeting 
with  a  ready  sale,  as  our  dealers  have  placed 
substantial  orders  for  all  types.  We  have  re- 
ceived from  talking  machine  merchants  expres- 
sions of  satisfaction  with  the  tone  qualities  and 
construction  of  our  machines." 


Highest  Class  Horn  Machine 

Mahogany  Cabinet;  size,  16nx  I6"x7" 
Send  for  full  details  and  prices 

Favorite  Talking  Machine  Co. 

438  BROADWAY,  NEW  YORK 


Any  one  to  ihree  lines  of  lettering  'printed  in.  gold  lace 
bi/e  not  to  exceed  V  x  >>/2« .  Special  size,  brush  and 
directions   included   wjth   order.      Any  dealer  tan  apply. 

GLOBE  DECALCOMANIE  CO.      JERSEY  CITY,  N.  J. 
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Hallet  &  Davis  Piano  Company 

Are  Distributors  For 


PATHEPHONES 

and  PATHE 
EUROPEAN  and  AMERICAN 
DOUBLE  DISC  RECORDS 


THIS  famous  line — Jong  the  foremost  talking  machine 
line  of  Europe  —  is  rapidly  attaining  supremacy  in 
America.  Because  the  Pathe  Sapphire  Ball  and  Pathe 
"Th  ousand-Time"  Guaranteed  Records  give  the  dealer 
the  most  convincing  dependable  features  the  phonograph 
industry  has  yet  produced. 


HALLET  &  DAVIS  PIANO  COMPANY 

(ESTABLISHED  1839) 


BOSTON 
146  Boylston  Street 


NEW  YORK 
18  East  42nd  Street 


CHICAGO 
17  North  Wabash  Avenue 
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Iff  •  Records  II  iff*      •  Space 

Maximum  ssL  Minimum 


FILES  THEM— FINDS  THEM 

A  Sectional  Cabinet 

A  Filing  and  Sales  System  of  Real  Value 

Patented  and  Guaranteed 

Ogden  Patents  Used  Only  in 
OGDEN  CABINETS 

Protects  your  records  against  warping  and  dust — 
also  locks.  Has  satisfied  thousands  of  dealers. 
Guaranteed  to  please  you.  Get  a  system  which  will 
make  more  sales  and  save  time. 

Order  NOW — Immediate  Shipments 


Ogden  Sectional  Cabinet  Co, 


BOX  365,  LYNCHBURG,  VA 


SUCCESSFUL  SELLING  CAMPAIGN 

In  Behalf  of  the  Pathephone  the  Feature  of 
Striking  Advertisements  in  the  Saturday  Eve- 
ning Post  by  the  Pathe  Co. 

The  Pathe  Freres  Phonograph  Co.  has  just 
completed  a  very  successful  selling  campaign 
in  which  their  Model  No.  75  Pathephone  and 
six  Pathe  records  were  offered  for  $79.50. 
This  campaign  included  the  use  of  a  full  page 
advertisement  in  the  Saturday  Evening  Post 
featuring  this  outfit  and  offering  it  on  easy  pay- 
ments as  a  special,  inducement.  This  same 
copy  was  incorporated  into  newspaper  adver- 
tisements, mats  and  electros  of  which  were  fur- 
nished free  to  Pathe  dealers  for  their  local  news- 
paper advertising. 

Window  cards  and  decalcomanias  for  a  spe- 
cial window  display,  like  illustration  shown,  to 
tie  up  the  dealer's  window  with  the  Post  ad, 
were  also  sent  to  Pathe  merchants  requesting 
them.  More  than  two-thirds  of  them  gave  full 
co-operation  in  this  campaign,  which  was  one  of 
the  most  successful  ever  conducted  by  the  Pathe 
Freres  Phonograph  Co. 


Many  enthusiastic  reports  regarding  the  defi- 
nite, practical  results  obtained  through  this 
campaign  have  been  received  by  the  Pathe  Co. 


Attractively  Arranged  Pathe  Window 

from  their  dealers.  This  particular  selling  drive 
is  but  one  .of  a  number  of  carefully  planned  na- 
tion-wide merchandising  campaigns  to  be  con- 
ducted by  this  company  from  time  to  time. 


B.  C.  FORBES  WRITES  ON  EDISON 

Features  Noted  Inventor  in  Series  on  "Men 
Who  Are  Making  America,"  in  Leslie's 
Weekly — Some  New  Stories  of  His  Work 

B.  C.  Forbes,  who  has  contributed  a  series 
of  articles  to  Leslie's  Weekly  entitled  "Men 
Who  Are  Making  America,"  devoted  his  article 
in  Leslie's  recently  to  Thomas  A.  Edison,  who 
is  introduced  as  "One  of  the  greatest  geniuses 
the  world  has  ever  produced."  Mr.  Forbes  em- 
phasized Mr.  Edison's  indefatigable  work,  the 
manner  in  which  he  labored  in  his  laboratory 
hours  without  rest  and  overcame  failure  after 
failure  before  accomplishing  a  desired  purpose. 
Mr.  Forbes  pays  high  tribute  to  the  great  in- 
ventor and  offers  some  stories  of  his  work  which 
are  not  only  new  but  most  interesting. 

TO  MAKE  ATTRACTIVE  EXHIBIT 

The  Globe-Wernicke  Co.,  manufacturer  of  the 
Brown  record  cabinet  and  an  extensive  line  of 
sectional  disc  record  cabinets,  will  have  an  at- 
tractive exhibit  at  the  Grand  Rapids  Furniture 
exposition  which  will  open  next  month  at  Grand 
Rapids.  The  company  will  make  a  special  dis- 
play of  the  various  cabinets  which  it  manu- 
factures for  disc  record  filing. 


VALUE  OF  BUSINESS  CHEER 

We  are  living  in  the  day  of  business  cheer- 
fulness. It  is  expressed  in  greetings,  in  the 
eyes,  voice  and  manners  of  all  with  whom  we 
come  into  business  contact.  Cheerful,  smiling- 
faced,  happy-voiced  business  people  are  nudg- 
ing the  crabbed  grouches  out  of  the  running. 

The  energy  some  people  use  in  dodging  work, 
the  skill  with  which  they  invent  schemes  to 
get  rich  easily,  if  applied  to  one  business  would 
assure  its  success  in  short  order. 


TALKING  MACHINE  EXPORTS 

The    Figures   for   March    Presented — Exports 
Show  Increase  for  the  Month 


Washington,  D.  C,  June  8. — In  the  summary 
of  the  exports  and  imports  of  the  commerce  of 
the  United  States  for  the  month  of  March,  1917, 
(the  latest  period  for  which  it  has  been  com- 
piled), which  has  just  been  issued  by  the  Bureau 
of  Statistics  of  the  Department  of  Commerce 
and  Labor,  the  following  figures  regarding  talk- 
ing machines  and  supplies  appear: 

Talking  machines  to  the  number  of  7,417, 
valued  at  $187,833,  were  exported  for  March, 
1917,  as  compared  with  3,107  talking  machines, 
valued  at  $88,416,  sent  abroad  in  the  same 
month  of  1916.  The  total  exports  of  records 
and  supplies  for  March,  1917,  were  valued  at 
$163,632,  as  compared  with  $98,231  in  March, 

1916.  For  the  nine  months  56,146  talking  ma- 
chines were  exported,  valued  at  $1,390,227  in 

1917,  and  28,247,  valued  at  $836,946,  in  1916, 
while  records  and  supplies  valued  at  $1,130,095 
were  sent  abroad  during  1917,  as  against  $664,269 
in  1916. 

DOING  A  GOOD  CABINET  BUSINESS 

Ands.  Koch,  manufacturer  of  the  Koch-o- 
phone,  296  Broadway,  New  York,  reports  that 
his  factory  in  New  Jersey  has  now  reached  an 
output  of  150  cabinets  each  week.  The  manu- 
facture of  cabinets  was  started  in  this  plant 
some  three  and  one-half  months  ago  and  it  is 
expected  that  a  capacity  of  three  hundred  a 
week  will  soon  be  reached. 


Make  your  service  a  little  better  than  your 
competitors.  Customers  are  willing  to  pay  a 
little  extra  for  good  service. 


SPENDING  MONEY  WISELY 

Is  an  Essential  These  Days — Keeps  Business 
in  a  Healthy  Condition 

Retail  merchants  in  the  downtown  section  of 
the  city  are  trying  to  impress  the  buying  public 
against  the  unreasonable  hoarding  of  money. 
A  recent  issue  of  Downtown,  a  newspaper  pub- 
lished for  the  business  men  of  this  section,  con- 
tained the  following  interesting  interview  with 
Mr.  Manton,  of  Thornell-Manton,  Inc.,  25 
Church  street,  sole  distributors  of  the  "Re- 
cruit" phonograph  which  was  recently  placed 
on  the  market: 

"People  should  not,  of  course,  spend  money 
unwisely,  but  should  spend  it  as  heretofore,  on 
things  needed  for  the  family.  Money  should 
be  kept  in  circulation  and  should  not  be 
hoarded.  This  will  keep  business  in  a  healthy 
condition  and  everybody  will  be  enjoying  the 
prosperity  which  is  at  present  felt  everywhere. 

"Appeals  are  being  made  to  discourage  ill- 
advised  economy.  Business  is  buying  and  sell- 
ing. If  the  currents  of  business  stop,  the  com- 
mercial life  of  the  nation  will  soon  become 
stagnant.  This  is  the  condition  which  existed 
three  years  ago  when  everybody  was  complain- 
ing of  'hard  times,'  when  manufacturing  was 
almost  at  a  standstill,  when  thousands  of  men 
and  women  were  out  of  work  and  dependent 
largely  upon  public  and  private  aid,  when  the 
exchanges  found  it  hardly  worth  while  to  open 
their  doors,  and  when  everybody  was  despond- 
ent and  pessimistic." 

The  Electric  Phonograph  Corp.,  of  Delaware, 
manufacturers  of  talking  machines,  have  filed  a 
certificate  to  do  business  in  New  York  State 
with  a  capital  of  $1,250,000.  Representative,  W. 
Thorpe,  29  West  Thirty-fourth  street. 


have  installed  the  booths  and  fixtures  in  the  new  Colum- 
bia Shop  in  Boston,   described  on  page  21  of  this 


Recent 
Installations 


The  Grafonola  Co., 

Boston,  Mass. 
Frank  Ferdinand's, 

Boston,  Mass. 

\.  McArthur  Co., 

Boston,  Mass. 
Rosen's  Talking  Machine  Shop, 

Boston,  Mass. 
Columbia  Graphophone  Co., 

Boston,  Mass. 
Plummer's  Music  Store, 

Newport,  R.  I. 

C.  F.  Hovey  Co., 

Boston,  Mass. 


FRANK  B.  CURRY 

Manufacturer  Store  Fixtures 
19  Wareham  Street,  Boston,  Mass. 
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The  Trade  In  New  York  City  And  Vicinity 


The  local  talking  machine  trade  closed  a  very 
satisfactory  business  in  May,  and  judging  from 
the  reports  of  the  dealers,  this  month's  sales  will 
show  a  considerable  gain  over  last  year.  In 
view  of  the  fact  that  general  business  conditions 
have  not  been  very  pleasing,  the  sales  totals  re- 
ported by  the  talking  machine  industry  reflect 
the  stability  of  the  trade  as  a  whole,  and  would 
seem  to  indicate  a  prosperous  fall  business. 
Developing  Record  Business 

Profiting  by  their  experience  last  year,  the 
majority  of  the  dealers  have  inaugurated  cam- 
paigns in  behalf  of  their  record  department. 
These  campaigns  have  been  prolific  of  excellent 
results,  and  as  a  result  of  this  activity,  record 
sales  for  the  past  few  months  have  shown  a 
substantial  increase  over  last  year.  The  manu- 
facturers and  distributors  have  aimed  to  co-op- 
erate with  the  dealers  in  developing  their  record 
business,  and  many  of  the  talking  machine  mer- 
chants have  succeeded  in  placing  their  record 
departments  on  a  sounder  basis  than  ever  before. 
Interested  in  War  Revenue  Measures 

The  local  talking  machine  trade  has  been 
keenly  interested  in  the  status  of  the  war 'reve- 
nue measure  at  Washington,  D.  C,  and  manu- 
facturers, jobbers  and  dealers  have  placed  before 
the  Congressmen  and  Senators  information 
which  should  permanently  establish  the  true 
standing  of  the  talking  machine  from  an  educa- 
tional and  musical  standpoint.  They  have  em- 
phasized the  fact  that  the  talking  machine  can 
no  longer  be  regarded  as  a  luxury  but  is  gen- 
erally recognized  as  a  necessity.  The  members 
of  the  industry  have  emphatically  evinced  their 
desire  to  bear  a  just  share  of  the  proposed  war 
taxation,  but  have  suggested  ways  and  means 
whereby  this  taxation  could  be  adjusted  with- 
out taxing  necessities. 

Placing  Fall  Orders 

The  machine  shortage  has  abated  somewhat 


during  the  past  few  weeks,  but  there  is  still  a 
scarcity  of  machines  retailing  at  $50,  $75  and 
$100.-  A  large  percentage  of  the  dealers  have 
heeded  the  experiences  of  previous  years,  and 
have  already  placed  a  considerable  proportion 
of  their  fall  orders.  Many  of  the  distributors 
have  a  larger  number  of  advance  orders  on 
hand  than  they  usually  have  at  this  time  of  the 
year,  and  the  exceptional  activity  in  the  record 
business  makes  this  advance  ordering  a  precau- 
tionary measure  that  will  undoubtedly  pay  divi- 
dends. 

A  Liberal  Liberty  Loan  Offer 

The  New  York  Talking  Machine  Co.,  Victor 
distributor,  with  its  customary  progressiveness 
and  thoughtfulness,  has  made  arrangements 
whereby  its  employes  can  purchase  Liberty 
Bonds  on  a  very  liberal  basis.  The  company 
has  purchased  a  considerable  number  of  bonds, 
and  judging  from  the  enthusiasm  of  its  em- 
ployes, practically  every  member  of  its  staff 
in  all  departments  will  take  advantage  of  the 
offer  extended  to  them  by  Arthur  D.  Geissler, 
president  of  the  company. 

Dealers  Anticipating  Fall  Requirements 

"One  of  the  noteworthy  features  of  our  busi- 
ness the  past  few  weeks  has  been  the  early  start 
of  our  fall  orders,"  said  Lambert  Friedl,  man- 
ager of  the  local  wholesale  division  of  the  Co- 
lumbia Graphophone  Co.  "We  have  received 
large  orders  from  our  dealers  for  Grafonolas 
and  records,  and  judging  from  the  scope  of 
these  orders,  Columbia  representatives  have 
every  confidence  in  the  future.  Our  business, 
as  a  whole,  has  been  very  satisfactory  the  past 
month,  and  according  to  the  reports  of  the 
members  of  our  staff,  Columbia  dealers  in  the 
metropolitan  territory  are  preparing  for  a 
healthy  fall  and  summer  business." 

The  local  wholesale  headquarters  of  the  Co- 
lumbia Co.  will  be  removed  next  week  from  83 


Chambers  street  to  55  Warren  street,  where  the 
company  will  occupy  seven  floors  devoted  exclu- 
sively to  wholesale  purposes.  Plans  are  being 
made  to  render  maximum  co-operation  and  serv- 
ice to  the  Columbia  dealers  in  this  territory. 
Increased  Wholesale  and  Retail  Business 

George  L.  Babson,  general  manager  of  the 
Phonograph  Corporation  of  Manhattan,  473 
Fifth  avenue,  New  York,  Edison  Diamond  Disc 
distributors  (owners  of  the  Edison  Shop),  stated 
this  week  that  the  company's  business,  both 
wholesale  and  retail,  had  shown  a  decided  im- 
provement the  past  few  weeks  and  that  sales 
for  the  month  of  May  were  ahead  of  last  year 
by  a  substantial  margin.  Edison  Diamond  Disc 
record  trade  is  showing  a  healthy  increase  over 
1916,  and  the  company's  dealers  report  an  active 
demand  for  the  Chippendale  model  of  the  Edi- 
son Diamond  Disc  phonograph  retailing  at  $250. 
According  to  present  plans  there  will  be  staged 
this  coming  fall,  in  the  auditorium  of  the  Edison 
Shop,  a  series  of  unusually  interesting  compari- 
son recitals. 

Splendid  Co-operative  Advertising 

Full  page  advertising  in  the  local  newspapers 
featuring  the  Pathe  line  has  been  used  the  past 
few  weeks  by  a  group  of  Pathe  dealers  in  Brook- 
lyn, N.  Y.  This  advertising  has  attracted  the 
interest  of  the  trade,  and  the  text  has  called 
attention  to  the  many  distinctive  qualities  of  the 
Pathephone  and  Pathe  discs.  Among  the  deal- 
ers whose  names  were  signed  to  this  unusually 
effective  advertising,  all  of  whom  have  Pathe 
establishments  in  Brooklyn,  were  the  following: 
Anderson  &  Co.,  Thomas  Anderson,  Alexander 
Ball,  C.  Ludwig  Baumann  &  Co.,  Robert  Bau- 
mann  Furniture  Co.,  Leon  Brick,  S.  Gurowitz, 
Josephs  &  Co.,  Charlotte  E.  Kennel,  Philip 
Kring,  Inc.,  Mamet  &  Kan  Piano  Co.,  Conrad 
Naus,  E.  P.  Nelson,  Ridge  Music  Shop,  M.  I. 
Ryder,  A.  Schlaegal,  Schleicher  &  Sons,  Inc., 


BRISTOL  &  BARBER 

111  East  14th  Street,  New  York  City 

(Operating  Pathephone  Sales  Co.  of  New  York) 

DISTRIBUTORS 


Truthful  Tone 
Reproduction 


Leading  Distributors  for  Greater 
New  York  and  Eastern  territory. 

Our  Service  Is  Desirable — 

because  we  are  sincere  in  our  efforts 
to  grow  through  faithful  and  efficent 
handling  of  our  dealers. 


Our  Stock  is  Always  Large  and  we  take  care  of  our  own  first.  Come 
with  us  and  be  one  of  "Our  Own"  Dealers.  Write  for  proposition. 


Disc  Records 

With  the  Pathe  Guarantee 

We  guarantee  every  Pathe  Record  to  play  at 
least  one  tliousand  times  with  the  Pathe  Sapphire 
Ball,  without  showing  any  perceptible  wear  on 
the  record  and  without  impairment  to  its  unex- 
celled beauty  and  tone. 
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George  J.  Schwarz,  Angelo  Traversin,  O.  T. 
Westlin,  Winterroth  Piano  Co.  and  Henry 
Wuertz. 

A  Timely  Interview 

J.  N.  Blackman,  president  of  the  Blackmail 
Talking  Machine  Co.,  New  York,  Victor  dis- 
tributor, commented  as  follows  in  a  chat  with 
The  World  upon  the  Government's  Liberty  Loan 
and  the  proposed  war  revenue  measure:  "It  is 
highly  important  for  the  trade  to  realize  that 
every  good  American,  regardless  of  what  trade 
he  is  in,  is  willing  and  anxious  to  bear  his  just 
burden  as  a  business  man  in  helping  the  Gov- 
ernment finance  the  present  war.  It  seems  to 
me  that  it  is  merely  a  part  of  our  patriotic  duty 
that  we  help  the  Government  distribute  its  loan 
equitably,  and  in  a  manner  which  will  not  place 
a  large  burden  upon  some,  while  relieving 
largely,  or  entirely,  others.  A  big  burden  spread 
out  as  thin  as  possible  will  be  least  felt  and  for 
that  reason  perhaps  stimulate,  rather  than  deter 
business.  If,  during  the  coming  months,  the 
trade  will  keep  themselves  posted  and  if  the 
occasion  requires,  let  their  Senators  and  Con- 
gressmen know  that  they  are  willing  to  bear  an 
equal  share  in  any  fair  taxation,  it  will  not  only 
guide  our  lawmakers  but  be  a  patriotic  duty 
that  we  should  not  shirk." 


ENTERPRISING  LONG  ISLAND  TALKING  MACHINE  DEALER 


DEALERS  VISIT  VICTOR  PLANT 

Delegation  of  Talking  Machine  Men,  Inc.,  Make 
Special  Trip  to  Camden  on  Wednesday  of 
This  Week  and  Inspect  Huge  Factory 


An  imposing  delegation  of  members  of  the 
Talking  Machine  Men,  Inc.,  including  dealers 
in  New  York  and  neighboring  sections  of  New 
Jersey  and  Connecticut,  traveled  en  masse  to 
the  factory  of  the  Victor  Talking  Machine  Co., 
Camden,  N.  J.,  on  Wednesday  of  this  week  and 
made  a  thorough  tour  of  inspection  through  the 
immense  plant.  The  dealers  gathered  at  the 
Pennsylvania  station  in  New  York  early  on 
Wednesday  morning  and  proceeded  to  Phila- 
delphia in  special  cars  attached  to  the  8  o'clock 
train.  They  were  met  in  Camden  by  several 
of  the  Victor  Co.  officials  and  department  heads, 
and  proceeded  through  the  various  buildings  in 
groups,  and  in  charge  of  competent  guides.  The 
visiting  dealers  were  the  guests  of  the  company 
at  luncheon. 

The  party  returned  to  New  York  the 
same  evening,  more  or  less  tired,  but  at  the  same 
time  greatly  impressed  with  immensity  of  the 
Victor  establishment  and  the  efficient  methods 
prevailing  therein.  J.  T.  Coughlin,  president, 
Sol.  Lazarus,  secretary,  and  other  officers  of  the 
Talking  Machine  Men,  Inc.,  accompanied  the 
party,  which  numbered  over  forty  in  all,  and 
returned  well  pleased  with  their  trip. 


One  of  the  most 
popular  Victor  estab- 
lishments in  Long 
Island  is  the  A.  I. 
Ross  Music  Store,  lo- 
cated at  131  Main 
street,  Astoria.  Mr. 
Ross  started  this 
business  in  a  small 
store  at  241  Main 
street,  a  n  d  through 
the  use  of  efficient 
and  aggressive 
methods  developed  a 
business  which  influ- 
enced him  to  open  his 
present  artistic  es- 
tablishment. 

The  A.  I.  Ross 
Music  Store  also  has 
a  branch  at  Steinway, 
L.  I.,  which^is  managed  by  Mr.  Ross'  son,  and 
the  service  rendered  by  both  stores  has  been 
an  important  factor  in  their  success.     Mr.  Ross 


is  a  member  of  the  Talking  Machine  Men,  Inc., 
and  is  actively  interested  in  all  movements  that 
aim  to  better  the  industry. 


STARR  PHONOGRAPH  SALES  CO. 


New  York  Establishment  to  be  Located  at  9-11 
East  Thirty-seventh  Street — Many  Agents  Ap- 
pointed Recently  in  Eastern  Territory 


The  executive  offices  and  laboratory  of  the 
Starr  Phonograph  Sales  Co.  which  has  been 
located  since  the  establishment  of  this  branch 
at  56  West  Forty-fifth  street,  New  York,  will 
be  removed  the  latter  part  of  this  week  to  9-11 
East  Thirty-seventh  street,  where  they  will  oc- 
cupy the  twelfth  floor  of  the  building.  At  the 
present  time  the  floor  is  being  divided  off  into 
the  recording  department,  laboratory,  wax 
rooms,  stock  rooms,  etc.,  which  will  be  located 
in  the  rear,  while  the  salesrooms  will  be  at 
the  front  of  the  building. 

The  success  of  this  enterprise  has  been  mani- 
fested recently  in  the  many  new  appointments 
of  agents  which  have  been  made.  Nearly  twenty 
agents  have  been  established  during  the  last  few 
weeks  and  include  Geo.  E.  DeVoy,  Syracuse, 
N.  Y.;  C.  G.  Dow,  Catharaugus,  N.  Y.;  M.  A. 
San;mak,  Saranac,  N.  Y. ;  Hunt  Bros.,  North 
Adams,  Mass.;  Victor  Achin,  Lowell,  Mass.; 
G.  E.  Seavcy,  Ncwburyport  and  Haverill,  Mass.; 
F.  W.  Schoonmaker,  Waterloo,  N.  Y.;  G.  H. 
Saunders,  Wallingford,  Conn.;  J.  Ruchelshause 
Sons,  Newark,  N.  J.;  Robinson  Co.,  Newark, 
N.  J.;  B.  C.  Halcomb,  Torrington,  Conn.;  Lauter 
Piano  Co.,  Newark,  Union  Hill,  Paterson  and 
Jersey  City,  N.  J.;  Lawson  Piano  Co.,  New 
York;  O.  S.  Mason,  Claremont,  N.  H.;  Piano 


Merchants  Exchange,  New  York.;  Winegar, 
Lindsey  &  Seales,  Buffalo,  N.  Y.;  F.  D.  Wil- 
cox, Deposit,  N.  Y.;  Wheeler  Music  Store, 
Nashua,  N.  H.;  C.  F.  Spooner,  New  Bedford, 
Mass.;  D.  J.  Sill,  Franklinville,  N.  Y.;  Rankin 
Bros.  Piano  Co.,  Rochester,  N.  Y. ;  E.  C.  Paul- 
ing, Salem,  Mass.;  E.  M.  Partridge,  Millers 
Falls,  Mass.;  C.  B.  Parker,  Porto  Rico;  A.  No- 
mandin,  Southbridge,  Mass.;  Ayres  &  Lacombe, 
Lawrence,  Mass.;  Bates  Piano  Co.,  Worcester, 
Mass.;  Casey  Piano  Co.,  Fall  River,  Mass.;  F.  A. 
Palmer,  Portland,  Me.;  A.  E.  Henry,  Cambridge, 
Mass.;  G.  M.  Hobbs,  Lawrence,  Mass.;  C.  H. 
Weymann,  Dexter,  Me.,  and  Geo.  Cadieux, 
Chicopee  Falls,  Mass. 


ISSUE  LIST  OF  PATRIOTIC  RECORDS 


The  Victor  Co.  has  just  sent  out  to  its  deal- 
ers a  special  list  of  patriotic  records,  which 
are  of  particular  interest  at  this  time.  In  a 
letter  accompanying  this  list  the  company  ad- 
vised its  dealers  as  follows:  "This  music  is 
wanted  not  only  in  American  homes  every- 
where, but  by  defense  leagues,  home  guards, 
organizations  of  boy  scouts,  organizations  of 
nurses  and  other  groups  or  orders  who  cannot 
afford  to  employ  bands  or  professional  musicians 
for  their  meetings.  Victrolas  and  records  supplied 
to  such  organizations  and  for  home  use  on  the 
'patriotic  music'  canvass  will  be  used  in  a  way 
that  will  give  the  dealer  unusual  publicity- 
will  be  'seed  sown  on  good  ground.'  "  A  very 
timely  appeal. 


THE  NEW  "DAYTON"  MOTOR 


^Buy  Direct  from 
the  Actual  Maker" 


Made  by  World's  Best  Mechanics  in  the  "City  of  Precision" 

This  motor  completely  satisfies  every  talking  machine  man- 
ufacturer and  every  user. 

Let  us  prove  that  the  Dayton  Motor 
is  the  best  motor  in  the  world.  3 
styles  and  sizes.  Others  under  way. 

We  also  manufacture  four  styles  of 
Tone  Arms  and  Sound  Boxes. 


Write  us  today  for  Full 
Particulars 


No.  11 
" DAYTON 
MOTOR 


The  Thomas  Manufacturing  Co. 

322  Bolt  Street,  Dayton,  Ohio 
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STRONG  EDITORIAL  SUPPORTS  SANITY  IN  BUSINESS 

Some  Excellent  and  Convincing  Arguments  for  Business  Stability  in  Both  the  Near  and  Distant 
Future  Offered  in  Interesting  Article  in  the  Edison  Amberola  Monthly 


to  open  up  the  throttle.'  A  most  common-sense 
declaration.  Let  us  all  absorb  the  spirit  of  it. 
Let  our  war-time  business  slogan  be  'Keep  the 
Dollars  Moving.'  " 


The  June  issue  of  the  Edison  Amberola 
Monthly  has  a  leading  editorial  which  is  a 
strong  sermon  in  support  of  sanity  in  business 
and  a  denouncement  of  those  who  are  heedlessly 
advocating  false  economy. 

"War  isn't  all  hell  by  any  means,"  it  declares. 
"As  every  cloud  has  its  silver  lining,  so  war  has 
its  golden  lining.  The  enormous  flow  of  gold 
from  Europe  to  this  country  formed  the  basis 
for  one  of  the  greatest  periods  of  prosperity  this 
country  has  ever  known. 

"Now  that  we  are  at  war  ourselves,  what  is  to 
become  of  our  prosperity?  Are  we  to  be  en- 
gulfed in  the  hysterical  and  short-sighted  wave 
of  over-economy  that  has  been  started  by  a  few 
misguided  patriots,  or  will  the  economy  move- 
ments resolve  itself  into  a  sensible  national 
determination  to  eliminate  waste,  particularly 
in  foods?  If  we  keep  our  heads  we  shall  have 
nothing  to  fear.  If  we  lose  our  heads  in  a  panic 
of  false  economy  and  hoarding,  nothing  can  keep 
our  country  from  the  very  brink  of  economic 
disaster. 

"We  do  not  believe  any  such  thing  actually 
will  happen.  We  firmly  believe  the  economic 
foundations  of  the  nation  are  too  stable  and  the 
American  people  too  sensible  and  that,  once 
they  get  over  the  first  ripple  of  economy  and 
hoarding,  they  will  come  to  their  senses  and 
purchase  normally  and  thereby  keep  conditions 
normal,  but  there  is  need  for  warning. 

"If  every  one  stopped  spending  except  what 
they  had  to,  business  would  stagnate — prosperity 
would  be  stifled  by  the  checking  of  its  very 
life-blood — the  circulation  of  money.  The  same 
thing  would  happen  on  a  colossal  scale  as  hap- 
pens when  the  circulation  of  blood  in  the  human 
body  is  checked.  The  body  cannot  live.  Busi- 
ness cannot  live,  prosperity  cannot  exist  with- 
out a  normal  circulation  of  money. 

"Canada  has  been  at  war  for  nearly  three 
vears  and  she  has  never  known  such  prosperity. 


This  could  not  have  happened  if  Canadians  had 
hoarded  the  money  that  came  to  them  through 
war  profits.  Instead  of  retrenching,  they  have 
spent  their  money  as  they  would  in  normal 
times.  Even  in  the  case  of  so-called  luxuries, 
sales  have  been  greater  in  Canada  than  ever 
before.  Sales  of  the  New  Edison  Diamond 
Amberola  and  Blue  Amberol  Records  in  Canada 
for  the  year  of  1916  surpasses  any  previous 
year  in  volume. 

"Are  you,  as  a  loyal  Edison  dealer,  going  to 
do  your  'bit'  toward  preaching  prosperity,  and 
practicing  it? 

"At  every  opportunity  that  comes  to  you  and 
that  you  can  make,  preach  permanent,  sound, 
deep-rooted  prosperity  that  can  weather  all 
storms — that  will  fail  only  when  betrayed  by 
selfish  individualism  and  blind  hysteria.  Urge 
every  one  you  meet  and  every  one  you  write 
to  that,  in  their  own  interests,  they  should  pur- 
chase their  normal  amount  of  necessities  and 
not  to  be  afraid  to  invest  in  so-called  luxuries, 
making  the  point  that  nothing  that  makes  liv- 
ing easier  or  more  comfortable,  or  that  makes 
folks  more  contented  with  life,  can  be  con- 
sidered a  luxury.  Tell  them  that  by  so  doing 
they  will  keep  many  hundreds  of  American 
factories  running  and  many  thousands  of  good, 
worthy,  patriotic  Americans  at  work.  The 
money  they  spend  now  will  come  back  like 
bread  cast  upon  the  waters,  for  it  will  help  keep 
the  entire  country  prosperous,  and,  as  units  that 
make  up  the  American  nation,  they  will  get 
•  their  share. 

"In  a  recent  statement  issued  by  Howard  E. 
Coffin,  chairman  of  the  Advisory  Commission 
of  Council  of  National  Defense,  he  says  in  part: 
'What  bad  effects  are  apparent  are  purely 
psychological  and  largely  of  our  own  foolish 
making.  We  need  more  business,  not  less. 
There  is  real  danger  in  hysteria.  Indiscriminate 
economy  would  be  ruinous.    Now  is  the  time 


CLEVER  EMERSON  STUNT 

How  Car  Shipments  of  Emerson  Records  Are 
Brought  to  Public  Attention 


In  order  to  give  the  public  a  fair  idea  of  the 
tremendous  amount  of  records  it  manufactures, 
the  Emerson  Phonograph  Co.  has  placed  on 
the   freight   cars   containing   Emerson  records 


Carload  of  Emerson  Records 

large  banners  bearing  the  following  inscrip- 
tion: "Emerson  records  in  car  load  lots, 
double  disc  10c  and  25c,"  as  shown  on -the 
accompanying  illustration.  This  publicity  has 
attracted  the  attention  of  thousands  of  people 
throughout  the  trade. 


ISSUE  AN  ATTRACTIVE  CATALOG 

The  Metropolis  Sales  Co.,  New  York,  has 
just  issued  an  attractive  catalog  featuring  the 
Oriola  phonograph,  which  it  manufactures. 
Illustrations  of  the  different  models  of  this 
line  are  shown  in  this  catalog  together  with  a 
brief  description  of  their  distinctive  qualities. 
This  line  is  meeting  with  pleasing  success,  and 
is  being  handed  by  well  known  dealers  in  the 
different  sections  of  the  country. 


A  NEW  METHOD 

In  order  to  convince  dealers  that  the  Robinola 
Talking  Machine  has  merits  superior  to  all 
other  machines,  I  will  send  one  machine  only 
to  any  dealer  for  just  one-third  list  price. 

GREAT  SELLING  POINTS 

A  Machine  That  Does  Not  Scratch 
A  Machine  With  Best  Motor 
A  Machine  of  Most  Beautiful  Tone 
A  Machine  With  Highest  Class  Cabinet 
A  Machine  that  will  please  all  and  give  the 
dealer  the  greatest  profit 

Send  for  Sample,  or  for  Cuts'and  Circulars 

C.  MOWER  ROBINSON 


ROBINOLA 

48  in.  x  24J<  x  22% 
One  Machine,  $50.00 


119  East  5th  Street 


CINCINNATI,  OHIO 
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HAWAIIAN  SEXTETTE  IN  HARRISBURG 

Noted  Group  of  Victor  Recording  Artists  Give 
Most  Successful  Recital  in  That  City  Under 
Auspices  of  the  Sigler  Music  House 

Harrisburg,  Pa.,  June  8. — In  the  presence  of 
over  1,000  people  the  Hawaiian  Sextette,  who 
have  made  many  records  for  the  Victor  Co.,  and 
a  number  of  other  artists 
gave  a  concert  at  the 
Chestnut  Street  Auditorium 
recently  which  was  one  of 
the  most  unique  entertain- 
ments presented  to  the  Har- 
risburg public  for  some 
time.  This  affair  was  un- 
der the  auspices  of  the  Sig- 
ler Mus'.c  House,  Victor 
dealers  in  this  city,  and 
George  P.  Shaffer,  man- 
George  Shaffer  ager  of  this  company's  Vic- 
tor department,  personally  attended  to  all  the 
details. 

In  addition  to  the  Hawaiian  Troupe  the  fol- 
lowing artists  were  included  on  the  program: 
Miss  Kathryn  Walton,  toe  dancer,  and  Miss 
Kathryn  Westcott,  character  dancer.  The  pro- 
gram also  presented  a  demonstration  of  the 
Oscar  Saenger  vocal  course  on  Victor  records 
and  the  new  Victor  records  for  the  month  of 
June. 

Mr.  Shaffer  has  always  made  it  a  practice  to 
hold  informal  concerts  to  introduce  the  new 
monthly  records  featured  by  the  Victor  Co.,  but 
this  event  was  a  special  one  which  served  to 
bring  to  the  attention  of  the  Harrisburg  musi- 
cal lovers  the  real  value  and  musical  merit  of 
the  new  lists  of  records  issued  by  the  Victor  Co. 


Governor  Whitman  on  Monday  of  last  week.  It 
is  expected  that  the  tax  will  result  in  additional 
revenue  of  $30,000,000  annually,  two-thirds  of 
which  will  go  to  the  State  and  one-third  to  the 
municipalities  in  which  the  corporations  are 
located.  Corporations  subject  to  the  tax  will 
be  exempted  from  personal  property  and  cor- 
poration franchise  taxes. 


FEATURING  VICTROLA  OUTFITS 

Lyon  &  Healy  Pushing  Victrolas  for  Camp  Use 
— Adaptable  for  the  Army 


L.  C.  McCHESNEY  IN  DETROIT 


Advertising  Manager  of  Thos.  A.  Edison,  Inc., 
Attends  Meeting  of  Association  of  National 
Advertisers  Held  Recently  in  That  City 


Detroit,  Mich.,  June  5. — Among  the  recent 
visitors  to  this  city  was  L.  C.  McChesney,  ad- 
vertising manager  of  Thomas  A.  Edison,  Inc. 
Mr.  McChesney  came  here  to  attend  the  semi- 
annual meeting  of  the  Association  of  National 
Advertisers,  held  at  the  Hotel  Statler  on  May 
31,  June  1  and  2.  This  association  was  formerly 
known  as  the  Association  of  National  Advertis- 
ing Managers,  and  it  was  organized  in  Detroit 
in  June,  1910.  Mr.  McChesney  was  very  active 
in  the  early  years  of  the  association  and  was 
its  third  president.  While  here  Mr.  McChesney 
made  his  first  visit  to  the  Edison  Shop,  the 
retail  store  of  the  Phonograph  Co.  of  Detroit. 
He  expressed  his  great  delight  at  the  artistic 
treatment  of  the  several  floors  of  the  building 
and  the  splendid  facilities  it  affords  the  com- 
pany in  its  sale  of  the  Edison  product. 


Chicago,  III.,  June  4. — Realizing  the  demand 
that  now  exists  for  a  portable  Victrola  outfit 
as  a  part  of  the  equipment  of  our  soldiers  and 
sailors,  Lyon  &  Healy  are  featuring  two  camper 
outfits,  one  priced  at  $32.50  and  the  other  at 
$44.50.  Outfit  No.  1  includes  a  waterproof 
carrying  case  that  can  be  checked  or  carried 
as  baggage  and  style  IV  Victrola  and  $10  worth 
of  ten-inch  records,  the  purchaser  doing  his  own 
choosing.  Outfit  No.  2  includes  a  Victrola  VI 
with  $12  worth  of  records. 

These  special  outfits  are  featured  strongly  in 
local  newspaper  advertising — one  illustration 
showing  the  soldiers  in  camp  enjoying  their 
Victrola  entertainment,  and  the  other  showing 
the  details  of  the  outfit. 

In  connection  with  this  idea,  dealers  will  be 
interested  to  know  that  a  fund  of  $3,000,000  is 
now  being  raised  for  army  Y.  M.  C.  A.  work, 
and  that  it  is  the  plan  for  every  unit  in  this 
great  Y.  M.  C.  A.  organization  to  have  as  part 
of  its  equipment  a  talking  machine  and  a  sup- 
ply of  records  for  the  entertainment  of  the  boys 
at  the  front. 

It  is  evident  that  there  will  be,  during  the  next 
few  months,  an  unusual  opportunity  to  sell 
portable  outfits. 


NEW  CORPORATION  TAX  LAW  SIGNED 

Emerson  Bill  in  New  York  Provides  3  Per 
Cent.  Franchise  Tax  on  Net  Incomes 


MOVING  TO  NEW  QUARTERS 

The  Indiana  Auto  Supply  Co.  is  moving  into 
new  quarters  at  Monroe  street  and  Lincoln 
Way,  La  Porte,  Indiana,  where  they  will  handle 
an  exclusive  agency  for  the  Columbia  Grafo- 
nolas. 


The  Emerson  Bill,  providing  for  a  3  per  cent, 
franchise  tax  on  the  net  incomes  of  mercantile 
and  manufacturing  corporations,  was  signed  by 


MAKING  GOOD  ON  ADVERTISING 

When  the  promise  of  the  advertising  is  made 
good  in  the  store,  a  bond  is  made  between  the 
merchant  and  the  customer.  When  the  prom- 
ise is  not  kept,  an  enemy  has  been  created. 


INTRODUCE  "THE  MAGNATE" 

The  Phonograph  Parts  Co.,  New  York,  has 
just  placed  on  ' the  market  the  "Magnate,"  a 
single  spring  motor  which  prays  two  ten-inch 
records  with  one  winding.  This  motor  was 
carefully  tested  before  it  was  announced  to  the 
trade  and  several  manufacturers  have  placed 
substantial  orders  for  immediate  delivery.  It  is 
designed  especially  for  popular  priced  talking 
machines. 


The  Cowan  Piano  and  Music  Co.,  633  St. 
Catherine  street  West,  is  handling  with  good 
success  the  Vanaphone,  which  it  retails  at  $12. 


Model  25 

The  $25  Pathephone — the  greatest 
talking  machine  value  in  . the  world  today. 


Some  of  the 
Patriotic  Pathe 
Records  in  Great 
Demand  Now 


The  Star-Spangled  Banner 
— Anna   Fitziu,  Soprano. 

Old  Folks  at  Home— 
Anna  Fitziu,  Soprauo. 
No.  60045.  Size  12.  Priee 
$2.00. 


PATRIOTIC  MUSIC  OF  OCR  ALLIES 

La  Marseillaise  —  Imperial  Infantry 
Band.  God  Save  the  King — Imperial 
Infantry  Band.  No.  10014.  Size  10. 
Price  65o. 

Royal  Italian  March — Paris  Grand  Or- 
chestra. La  Conquete  March — Repub- 
licaine Band  of  France.  No.  35006. 
Size  12.    Price  85c. 

King  Albert  of  Belgium  March — Garde 
Republicaine  Band  of  France.  Rou- 
manian Hymn — Garde  Republicaine 
Band  of  France.  No.  35034.  Size  12. 
Price  85c. 

Sambre  et  Meuse — Garde  Republicaine 
Band.  La  Victoire  ou  la  Mort  March 
— Garde  Republicaine  Band.  No.  "0068. 
Size  14.    Price  $1.25. 


America  (My  Country  'Tis 
of  Thee)   Peerless  Quar- 
tette.     Massa's    in    de    Cold,  Cold 
Ground  —  Peerless      Quartette.  No. 
40033.    Size  12.    Price  $1.00. 

Columbia  the  Gem  of  the  Ocean — James 
Stevens,  Baritone.  Maryland,  My 
Maryland — James  Stevens,  Baritone. 
No.  70119.    Size  14.    Price  $1.25. 

America  Overture,  Part  1,  including 
"Hail  Columbia,"  "Home,  Sweet 
Home,"  "Red,  White  and  Blue"— 
Pathe  Concert  Orchestra.  America 
Overture,  Part  2,  including  "Yankee 
Doodle,"  "America."  "Dixieland," 
"Star  Spangled  Banner" — Pathe  Con- 
cert Orchestra.  No.  30373.  Size  12. 
Price  75c. 

Dixie — peerless  Quartette.  Kentucky 
Babe — Peerless  Quartette.  No.  30120. 
Size  12.    Price  75c. 


Service  for  Oregon 
and 

Washington  Dealers 


WE  have  just  taken  the  Pathe  Agency 
for  this  territory  and  we  are  pre- 
pared to  give  immediate  deliveries  on  all 
Pathephones  and  Pathe  Records. 

Several  Carloads  Just  Received 

We  are  ready  to  co-operate  with  the 
big  Pathe  June  Campaign,  featuring  the 
wonderful  value — $25  Pathephone  and 
Pathe  Patriotic  Records. 


We  have  plenty  in  stock 
make  immediate  shipments. 


and  can 


M.  Seller  &  Co. 


If  you  are  not  now  handling  the  Pathe, 
get  our  proposition  at  once. 

Fifth  Avenue  and  Pine  Street 
PORTLAND  OREGON 
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REPAIRS 

TALKING  MACHINE  TROUBLES  AND 
HOW  TO  REMEDY  THEM 


Conducted  by  Andrew  H.  Dodin 


[This  department  of  The  Talking  Machine  World  is  de- 
signed for  the  service  of  all  classes  of  our  readers,  including 
those  who  make,  and  those  who  sell,  talking  machines. 

Andrew  H.  Dodin,  who  conducts  this  department,  has  a 
wide  and  enviable  reputation  as  a  repairer  of  talking  ma- 
chines and  conducts  an  exclusive  talking  machine  repair 
shop  at  25  East  Fourteenth  street,  New  York.  Tell  him 
your  troubles  through  The  World  and  he  will  help  you  if 
possible.    The  service  is  free. — Editor.] 

To  take  up  the  subject  of  Diaphragms  and 
say  what  was  the  best  material,  size  and  so  on, 
to  use,  would  mean  such  a  long  article  that  I 
would  not,  I  am  afraid,  be  allowed  the  space  to 
put  it  all  in  one  issue.  So  I  will  let  this  month's 
talk  be  on  the  subject  of  mica  alone  and  will 
later  on,  in  future  articles,  cover  the  other  ma- 
terials which  have  been  used  at  various  times. 

It  seems  to  be  getting  harder  and  harder  every 
day  to  get  what  one  would  say  was  good  mica. 
The  cause  as  given  by  the  supply  companies  is 
always  the  same — the  war.  The  best  grades  of 
mica  are  obtained  from  Africa  and  India  and 
so  the  war  excuse  seems  to  be  plausible. 

For  sound  box  use  only  the  very  best  grade 
of  mica  should  be  used.  In  cutting  from  the 
rough  mica  about  80  per  cent,  of  the  discs  cut 
must  be  discarded  and  of  the  20  per  cent,  bal- 
ance about  IS  per  cent,  would  be  called  first 
grade  which  accounts  for  the  high  price  at  the 
present  time. 

Mica  for  use  in  sound  boxes  where  the 
diameter  of  the  diaphragm  is  one  and  fifteen- 
sixteenths  of  an  inch  should  gauge  about  seven 
one-thousandths  of  an  inch  thick  to  give  the 
best  results,  thinner  than  this  will  give  a  shrill 
tone,  and  heavier  a  dull  tone.  For  sound  boxes 
where  the  diameter  of  the  diaphragm  is  about 
two  inches,  mica  should  gauge  about  nine  one- 
thousandths  of  an  inch  thick  for  best  results. 

In  selecting  mica  be  careful  to  not  use  those 
discs  having  air  spaces  or  splits  on  the  edges, 
or  having  wavy  surfaces;  for  best  results  the 
mica  must  be  perfectly  clear  without  a  blemish 
on  its  surface  and  must  be  absolutely  flat  and 
of  even  thickness. 

Some  manufacturers  have  placed  on  the  mar- 
ket diaphragms  made  of  mica  which  are  com- 
monly called  "built  up  diaphragms."  They  are 
made  by  cementing  together  a  great  number  of 
mica  splits  and  while  they  look  very  rough,  in 
many  cases  give  good  results,  particularly  in 
diaphragms  over  two  inches  in  diameter. 

Balancing  the  Tone  Arm 
Mr.  A.  H.  Dodin, 

/Talking  Machine  World,  N.  Y. 

Dear  Sir: — Is  there  any  way  of  adjusting  a 
sound  box  or  a  tone  arm  to  relieve  pressure  on 
the  record  surface?  The  tone  arm  of  some  of 
the  machines  I  am  handling  apparently  force 
the  sound  box  against  the  record  too  heavily, 
for  the  records  appear  worn  out  and  give  a 
poor,  scratchy  sound  after  a  .  half  dozen  repro- 
ductions or  so.  B.  G.  N. 


Answer:  In  one  piece  tone  arms  a  spring  is 
fitted  to  the  base  of  the  arm  in  such  a  way  as 
to  balance  the  weight  of  the  arm  and  sound 
box  and  relieve  the  pressure  of  the  needle  on 
the  record  surface.  Would  have  to  know  the 
type  of  arm  you  are  using  in  order  to  give  you 
any  more  definite  information. 

A  Jump  Spring  Problem 

New  York,  May  27. 

Mr.  A.  H.  Dodin, 

Care  of  The  Talking  Machine  World. 

Dear  Sir:  I  am  having  a  little  trouble  with 
the  late  style  Victrola  spring  barrels:  many  of 
them  jump  when  new.  I  have  taken  them  apart, 
put  in  graphite,  filed  the  spring  barrel  above  the 
sleeve  and  also  the  spring  barrel  cap  bushing. 
The  spring  seems  to  be  O.  K.  And  when  I 
assemble  the  parts  it  is  loose  just  as  it  should 
be,  but  when  I  wind  them  and  let  them  run 
down  they  jump. 

Could  you  kindly  let  me  know  how  to  remedy 
that?  M.  S. 


Answer:  Your  trouble  is  no  doubt  in  the 
springs  themselves,  that  is,  they  are  not  of  the 
same  tension  or  temper.  Suggest  trying  a  new 
spring  in  the  cage  of  the  one  which  jumps,  or 
you  could  transfer  the  present  springs  to  the  op- 
posite cages — a  little  remedy  which  often  effects 
a  cure. 

Increasing  the  Volume  of  Tone 

Talking  Machine  World,  New  York. 

Gentlemen:  Will  you  kindly  advise  me  if  it 
is  possible  to  increase  the  volume  of  tone  by 
inserting  either  a  thicker  or  a  thinner  diaphragm 
in  the  reproducer?  I  do  not  care  to  put  on  a 
new  reproducer,  but  would  like  to  have  my 
present  one  remodeled  if  possible.  Its  tone  is 
now  good,  but  a  trifle  weak.  A.  G.  F. 

Answer:  The  thickness  of  the  diaphragm  de- 
pends upon  the  diameter.  In  diaphragms  about 
the  size  used  in  the  Victor  sound  boxes  seven 
thousandths  of  an  inch  thickness  will  give  the 
best  results;  in  sizes  like  the  Columbia,  about 
nine  thousandths  of  an  inch  is  used. 


NEW  COLUMBIA  HOUSE  ORGAN 

Publication  for  Members  of  Columbia  Whole- 
sale Staff  Makes  Its  Initial  Appearance — New 
Contest  for  Silver  Cup  Announced 


The  "Peptimist"  is  the  title  of  a  new  and  in- 
teresting house  organ  which  will  be  issued  by 
the  trade .  promotion  department  of  the  Colum- 
bia Graphophone  Co.  for  the  members  of  the 
Columbia  wholesale  staffs  throughout  the  coun- 
try. The  first  number  of  this  publication  made 
its  appearance  this  week,  and  the  definition  of 
a  "Peptimist"  is  given  as  follows:  'A  peptimist 
is  an  optimist  in  action — he  has  speed  and  'pep' 
— he  radiates  enthusiasm  and  encouragement — 
he  has  faith  and  the  punch  to  make  his  dreams 
come  true — he  hopes  and  smiles  and  puts  it 
over." 

The  "Peptimist"  is  filled  with  timely  news  in 
connection  with  the  activities  of  the  wholesale 
men;  among  the  items  mentioned  being  the  re- 
cent victory  of  District  Manager  Eckhardt  in 
the  district  managers'  contest;  the  winners  in 
the  March  record  month  contest  for  wholesale 
salesmen,  and  an  announcement  that  President 
Whitten,  of  the  Columbia  Co.,  has  offered  a 
sterling  silver,  gold  lined  cup  to  be  placed  in 
competition  between  the  districts  and  stores 
commencing  June  1.  Full  details  regarding  the 
contest  for  this  cup  will  be  announced  in  the 
near  future. 

Under  the  heading  "I  Will,"  Frank  K.  Pen- 
nington, head  of  the  trade  promotion  depart- 
ment, contributes  the  following  interesting 
article: 

"To  the  man  who  says  'I  Will'  there  is  no 
obstacle  which  is  insurmountable;  there  are  no 
difficulties  which  cannot  be  overcome;  there  are 
no  discouragements  which  can  dishearten. 

"Back  of  every  achievement,  underlying  every 
success,  actuating  every  activity  of  mankind,  is 
the  will  of  man  to  do  and  be.  Deep  within  the 
heart  of  every  man  who  aspires  to  do  and  be 
must  be  that  dynamic  will  power  which  drives 


him  ahead  in  the  pathway  of  success.  Every- 
where around  us  we  can  see  exemplification  of 
what  has  been  accomplished  by  sheer  force  of 
man's  will  power. 

"No  purpose  can  come  into  being  until  it  be 
first  conceived  in  the  will.  All  success  in  every 
line  of  endea  vor  is  but  the  expression  of  the 
will  power  of  some  man  who  has  willed  in  the 
silence  of  his  heart  that  the  thing  must  be  ac- 
complished, and,  perforce,  that  very  thing  be- 
comes a  pulsating  reality.  It  is  this  unquench- 
able determination  and  will  power  which  brings 
us  the  things  we  desire,  spells  achievement  and 
success. 

"  T  Will'  carries  us  onward  and  upward.  T 
Will'  will  not  be  denied  the  object  of  its  quest 
— knows  no  defeat — refuses  to  go  backward — 
drives  ahead  resistlessly.  Success  is  dependent 
wholly  on  our  ability  to  say  T  Will'  and  hold- 
ing ourselves  inflexibly  to  the  accomplishment 
of  that  one  purpose. 

"The  measure  of  our  success  is  the  measure 
of  will  power  we  pour  into  its  accomplishment. 
When  once  the  'I  Will'  dynamo  starts  things 
begin  to  happen — it  furnishes  that  potent  manly 
power  which  inevitably  gets  results." 


INTRODUCE  THE  "R0BIN0LA" 


A  new  talking  machine,  the  "Robinola,"  made 
its  debut  at  the  National  Music  Show  in  Chicago 
last  month.  The  "Robinola"  line  is  manufac- 
tured by  C.  Mower  Robinson  in  Cincinnati,  and 
consists  entirely  of  floor  model  machines.  Mr. 
Mower  Robinson  has  had  a  varied  experience 
promoting  his  various  inventions,  both  in 
America  and  abroad. 


REPORTS  RUSHING  BUSINESS 

C.  M.  Suffill,  recently  made  manager  of  the 
phonograph  department  of  Thomas.  E.  Wilson  & 
Co.,  Chicago,  reports  that  business  with  that 
house  is  rushing,  with  the  sales  producing  forces 
working"  overtime. 


Thirty  desirable  records.  You  may  not  have  all  of  these  selections 
We  will  gladly  play  any  record  for  you. 


CROFT 


Those  who  use  Record  Delivery  Envelopes  KNOW  they  are 
cheaper  than  paper  and  string 

Get  the  Record  Envelopes  Bearing  New  Lists  of  Patriotic  Airs  and  Songs 

Record  Delivery  Envelopes  Long  Cabinets 

Record  Stock  Envelopes  Bagshaw  Needles 

Perfection  Record  Holders  Peerless  Locking  Plates 

Catalog  Supplement  Envelopes 

Write  for  samples  and  prices 

CLEMENT  BEECROFT,  309  W.  Susquehanna  Avenue,  PHILADELPHIA 
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NEW  NUMERICAL  RECORD  CATALOG 


Usual  Comprehensive  Volume  for  Dealers'  Use 
Just  Issued  by  the  Victor  Co. 


The  Victor  Talking  Machine  Co.  has  just  is- 
sued a  new  numerical  catalog  of  Victor  records 
listing  all  records  up  to  and  including  the  May, 
1917,  supplement.  The  new  catalog  is  as  usual 
a  most  complete  volume  with  guide  tabs  at  the 
side  to  facilitate  the  finding  of  any  particular 
record  number.  There  are  also  provided  spaces 
before  each  record  number  wherein  can  be  indi- 
cated the  demand  for  that  particular  record.  In 
the  catalog  extra  pages  are  provided  for  listing 
the  new  records  issued  each  month,  the  new 
records  being  listed  on  special  gum  slips  for 
that  purpose.  The  numerical  catalog  properly 
used  is  one  of  the  dealers'  real  assets. 


NEW  COVER  SUPPORT  ON  MARKET 

Chicago,  III.,  June  9. — The  Majestic  Phono 
Parts  Co.,  of  Chicago,  has  placed  upon  the  mar- 
ket a  new  cover  support  for  which  many  points 
of  superiority  are  claimed.  The  principal  one 
of  these  is  that  all  permanent  pressure  upon 
the  cover  is  eliminated  because  of  the  fact  that 
when  the  cover  is  down  the  tension   of  the 


The  Majestic  Cover  Support 

spring  acts  entirely  upon  itself,  because  the 
spring  is  on  a  "dead  center."  This  makes  warp- 
ing impossible  and  in  addition  does  not  cause 
the  loosening  of  any  hinges.  It  is  claimed  by  its 
sponsors  to  be  adaptable  to  any  type  of  talking 
machine  construction  and  it  can  be  reversed  to 


Cleartone  Talking  Machines 


As  Large  As  Many 
$150  Talking  Ma- 
chines. 46  Inches 
High 

Write  for  our 
84  page  cata- 
logue, the  only 
one  of  its  kind  in 
America.  Illus- 
trating 33  differ- 
ent style  talking 
machine  and 
over  500  dif- 
ferent phono- 
graphic parts, 
also  gives  de- 
No.    7SB— Mahogany    or    Oak   SCHption    of  OUr 

d?lsh;  i,tSiZTS  1&.,wide:  19  deeP.  efficient  repair 

46  height.   Double  spring  motor,  , 

12-inch  turntable.    Plays  three  department. 

records  with  one  winding. 

Governor  Springs  Now  Ready  for  Delivery 

in  Any  Quantity  to  fit  the  following  Motors  : 
Victor,   Sonora,    Meisselbach,    Heineman,  Marhels, 
Flemish-Lynn,  Thomas  Mfg.  Co.,  Kirkman 

Get  in  touch  with  us  for  anything  you 
need  in  the  talking  machine  industry 

Lucky  13  Phonograph  Co. 

3  East  12th  Street,  New  York  City,  N.  Y. 


operate  upon  either  side  of  the  cabinet  without 
change  of  any  of  its  parts.  B.  B.  Blood  is  the 
inventor  of  the  device  and  this  cover  support 
is  one  of  the  many  phonograph  parts  which  the 
Majestic  Co.  is  placing  upon  the  market. 


TO  MAKE  DISC  RECORDS  AT  HOME 


WILLIAM  MAXWELL  BREAKS  RECORD 

Selling  $46,000  Worth   of   Liberty   Bonds  to 
Edison  Workmen  in  Less  Than  an  Hour 


William  Maxwell,  considered  among  the  fore- 
most sales  managers  in  this  country,  recently 
broke  his  record  of  twenty  years  on  the  road 
selling  goods  by  disposing  of  $50  Liberty  Bonds, 
totaling  $46,000,  in  less  than  an  hour  to  work- 
men of  the  Thomas  A.  Edison  Affiliated  Inter- 
ests, at  several  rallies. 

Mr.  Maxwell  besides  being  vice-president  and 
manager  of  the  musical  phonograph  division  of 
Thomas  A.  Edison,  Inc.,  is  a  writer  of  business 
stories  which  frequently  appear  in  Collier's  and 
other  national  magazines,  and  his  book  on  Sales- 
manship is  an  authority  in  the  business  colleges 
of  the  United  States. 

He  is  fond  of  recalling  his  early  experiences 
on  the  road,  and  in  his  writings  never  hesitates 
to  drive  home  his  thought  that  he  is  still  a 
salesman.  He  certainly  proved  it  the  other 
night  when  in  opening  the  rally  which  began 
the  Edison  Liberty  Loan  Club  Drive  he  put  over 
a  selling  talk  which  netted  more  than  $30,000 
in  subscriptions  within  ten  minutes,  and  the 
next  day  drove  over  to  Stewartsville,  where  he 
sold  $16,000  worth  in  half  an  hour  to  800  work- 
men at  the  Portland  Cement  plant  of  the  Edison 
Interests. 

Much  of  Mr. -Maxwell's  spare  time  since  the 
Edison  Liberty  Loan  Club  organized  has  been 
devoted  to  the  work  of  this  organization.  His 
ready  wit,  strong  personality  and  accurate 
knowledge  of  effective  selling  methods  were 
clearly  shown  by  results.  At  the  Red  Cross 
benefit  given  June  4,  Mr.  Maxwell  auctioned  off 
a  picture  of  Miss  Liberty  at  a  profit  of  $50, 
which  was  turned  over  to  the  Red  Cross,  to- 
gether with  the  $1,500  net  proceeds  of  the  eve- 
ning. 

Mrs.  Thomas  A.  Edison  was  the  patroness  of 
the  Red  Cross  rally  to  the  colors.  Mrs.  Edi- 
son and  Charles  Edison  received  many  of  the 
young  men  who  have  joined  the  colors. 


NAMED  EXPORT  REPRESENTATIVES 

The  Sonora  Phonograph  Co.,  New  York,  an- 
nounced recently  the  appointment  of  J.  &  C. 
Fischer,  the  well-known  New  York  piano  house 
as  export  representative  for  South  America. 

A.  F.  Bramley,  manager  of  this  concern's 
export  department,  placed  a  very  large  order 
for  Sonora  phonographs  and  is  making  plans 
whereby  these  instruments  will  be  aggressively 
represented  throughout  South  America. 


Mackintosh  Bros.,  Victor  dealers  of  Wood- 
bury, N.  J.,  have  secured  the  property  at  197 
South  Broad  street,  and  will  establish  their 
business  in  the  new  location  within  a  very  short 
time. 


"Stop  worrying!  Worry  is  the  aide-de-camp 
to  Commander-in-chief  Despair,  who  always 
leads  his  cohorts  to  defeat — says  the  Old  Phil- 
osopher." 


Victor  H.  Emerson  Invents  and  Will  Shortly 
Market  Device  Designed  to  Accomplish  That 
End — Some  of  the  Details  of  the  Invention 


There  has  just  been  invented,  and  will  soon 
be  placed  on  the  market,  a  device  which,  it  is 
claimed,  will  enable  anyone  to  make  a  wax  disc 
record  at  home.  Victor  H.  Emerson,  inventor 
of  many  important  improvements  and  devices 
and  president  of  the  Emerson  Phonograph  Co., 
of  this  city,  is  the  man  who  has  succeeded  in 
turning  out  this  practical  fad.  In  announcing 
this  device  the  company  said: 

"Three  highly  important  considerations  had 
to  be  met  in  devising  the  invention.  The  in- 
strument, in  the  first  place  must  be  simple  of 
construction  and  easy  to  operate.  Second,  in 
view  of  the  fact  that  there  are  about  6,000,000 
phonographs  in  use  in  this  country  alone,  and 
hundreds  of  different  makes,  it  was  necessary 
to  devise  an  instrument  which  was  capable  of 
being  applied  to  all  makes  of  disc  machines. 
And  third,  the  article  should  be  manufactured 
cheaply  enough  to  be  sold  at  a  reasonable  price 
to  the  general  public. 

"All  of  these  objects  have  been  accomplished 
by  Mr.  Emerson  and  embodied  in  his  invention. 
For  an  outlay  of  $10,  it  will  now  be  possible  for 
any  talking  machine  owner  to  provide  himself 
with  an  equipment  which  will  enable  him  to 
make  records  of  his  family  and  friends  and  pre- 
serve them  for  future  enjoyment. 

"The  home  voice  recorder,  as  the  instrument 
is  called,  is  a  simple  ingenious  affair,  consisting 
essentially  of  a  horn,  a  cutting  stylus,  a  repro- 
ducer and  wax  discs.  There  are  other  acces- 
sories, such  as  a  tractor  and  a  tripod.  A  wax 
disc  is  placed  upon  the  turntable  of  any  disc 
machine,  the  horn  is  suspended  in  front  of  it, 
the  recording  stylus  is  placed  upon  the  disc, 
and  the  turntable  is  made  to  revolve.  As  the 
person  sings  or  talks  into  the  horn,  the  record- 
ing needle,  guided  by  the  tractor,  cuts  its  im- 
pressions into  the  wax.  After  the  record  has 
been  made,  the-  reproducer  is  attached  and  the 
song  is  thus  reproduced.  The  record  can  be 
reproduced  100  times  without  any  perceptible 
effect  upon  the  quality  of  the  sound,  and  per- 
manent records  made  from  it. 

"The  wax  disc  embodies  a  number  of  very  in- 
teresting and  valuable  features.  It  is  eight 
inches  in  diameter,  and  about  twice  as  thick 
as  the  ordinary  record.  It  will  play  from  two 
and  one-half  to  three  minutes,  allowing  plenty 
of  space  for  two  verses  and  chorus  of  the  aver- 
age song.  It  is  well  known  that  recording  wax 
is  very  expensive,  yet  Mr.  Emerson  has  suc- 
ceeded in  compounding  a  wax  of  wonderful  tex- 
ture, free  from  flaws,  bubbles  and  impurities, 
and  free  cutting.  These  wax  discs  will  be  pro- 
curable in  any  quantity  at  a  retail  price  of  25 
cents  each. 

"Another  ingenious  method  has  further  been 
devised  whereby  the  record,  if  desired,  can  be 
quickly  and  easily  defaced  from  the  disc,  al- 
lowing its  use  again  for  a  new  recording.  The 
wax  disc  can  be  used,  in  this  way,  from  forty 
to  fifty  times  over  again." 

The  instrument  will  be  sold  through  the 
Emerson  Phonograph  Co.,  which  now  manufac- 
tures the  Emerson  records. 


TONOLA  PHONOGRAPHS 


We  can  supply  the 
Trade  with 

Phonographs  Cabinets 
Motors  Turntables 
Tone-Arms  Reproducers 
Cabinet  Hardware 
Diamond  Points 
Sapphire  Points 


Manufactured  by 

Tonola  Phonograph  Co. 

11  South  7th  Street 
MINNEAPOLIS,  MINN. 


"A  Phonograph  with  Real  Selling  Points" 

Write  today  for  open  territory 
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SENATE  COMMITTEE  TAKES  TAX  OFF  TALKING  MACHINES 

Force  of  the  Arguments  Presented  by  Members  of  the  Industry  Makes  Strong  Appeal — Next  Ac- 
tion on  Bill  in  Open  Sessions  of  Senate  Will  Be  Worth  Watching 


The  members  of  the  talking  machine  indus- 
tries were  gratified  to  learn  last  week  that  the 
Senate  Finance  Committee  had  decided  to 
eliminate  in  its  entirety  the  section  in  the  pro- 
posed War  Revenue  Bill  which  called  for  a 
manufacturers'  tax  of  5  per  cent,  upon  all  mu- 
sical instruments.  The  committee  had  decided 
recently  to  eliminate  the  manufacturers'  tax 
upon  pianos  and  organs,  and  similar  instruments 
played  by  hand,  but  had  tentatively  agreed  to 
the  imposition  of  a  stamp  tax  upon  all  musical 
instruments  "mechanically  operated."  Accord- 
ing to  the  terms  of  this  decision  talking  ma- 
chines, records,  player-pianos  and  music  rolls 
would  have  been  obliged  to  pay  a  stamp  tax. 

The  action  of  the  committee,  it  is  understood, 
eliminates  the  whole  provision  from  the  bill, 
and  no  musical  instruments  of  any  form  will  be 
taxed  in  the  revenue  measure  as  it  will  be  pre- 
sented to  the  Senate. 

The  trade  will  understand,  of  course,  that 
the  action  of  the  Senate  Finance  Committee  on 
Wednesday  is  only  one  of  the  important  steps 
towards  the  final  elimination  of  talking  ma- 
chine taxation.  The  recommendation  of  the 
committee  must  be  accepted  by  the  Senate,  and 
as  a  final  step  the  House  of  Representatives 
must  approve  the  bill  as  it  passes  the  Senate. 
In  view  of  the  fact  that  the  House  had  passed 
the  section  calling  for  a  5  per  cent,  manufac- 
turers' tax  on  all  musical  instruments,  it  will  be 
to  the  advantage  of  all  members  of  the  talking 
machine  industry  to  keep  a  watchful  eye  on 
subsequent  developments  in  Washington,  and 
be  prepared  to  work"  in  close  co-operation  with 
their  trade  representatives  who  will  visit  the 
capital  in  their  interests. 

The  favorable  decision  reached  by  the  Senate 
Finance  Committee  may  be  attributed  in  a  meas- 
ure to  the  indefatigable  efforts  of  some  of  the 
leading  members  of  the  talking  machine  com- 
panies and  associations,  who  have  spent  weeks 
at  a  stretch  in  Washington  in  the  interests  of 
the  dealers  and  jobbers. 

The  Senate  Finance  Committee  had  held  pub- 
lic hearings  on  the  proposed  tax  measure  last 
month,  at  which  there  were  present  several 
members  of  the  talking  machine  industry,  in- 
cluding H.  C.  Brown  of  the  Victor  Talking 
Machine  Co.,  Marion  Dorian,  of  the  Columbia 
Graphophone  Co.,  and  J.  Newcomb  Blackmail, 
representing  the  National  Association  of  Talk- 
ing Machine  Jobbers. 

Mr.  Blackman  appeared  before  the  committee 
and  gave  valuable  and  interesting  testimony  in 
connection  with  several  sections  of  the  tax  bill 
affecting  the  talking  machine  industry.  Mr. 
Dorian  gave  brief  oral  testimony,  which  was 
supplemented  by  a  brief  filed  by  the  Columbia 
Graphophone  Co. 

After  the  House  of  Representatives  had  passed 
the  tax  bill  the  Senate  Finance  Committee  im- 
mediately began  consideration  of  the  measure 
in  a  formal  way,  and  held  closed  sessions  daily 
beginning  May  22.  Mr.  Dorian  spent  an  en- 
tire week  in  Washington  interviewing  the  vari- 
ous Senators,  and  upon  his  return  held  a  con- 
ference with  Messrs.  Brown  and  Blackman. 
They  left  for  Washington  a  few  days  later  ac- 
companied by  E.  C.  Rauth,  president  of  the 
National  Association  of  Talking  Machine  Job- 
bers, and  J.  C.  Roush,  Pittsburgh,  Pa.,  Victor 
jobber. 


SHELTON  ELECTRIC 
PHONOGRAPH  MOTOR 

IMMEDIATE  DELIVERIES 

We  have  increased  our  factory  facili- 
ties to  handle  the  demand  for  the 
Shelton  Electric  Motor,  and  are 
now  ready  to  make  prompt  deliveries. 

Write  for  our  Special  Agency  Proposition 

Shelton  Electric  Co. 

30  East  42nd  Street,  NEW  YORK 


In  the  meantime  the  Victor  Talking  Machine 
Co.  had  .submitted  a  plan  of  taxation  to  the 
committee  which  received  favorable  comment 
from  all  industries;  Thomas  A.  Edison  had  sent 
a  telegram  over  his  personal  signature  which, 
apparently,  made  a  deep  impression  at  the  capi- 
tal; the  Sonora  Phonograph  Corp.  sent  out  a 


letter  to  its  dealers  suggesting  that  they  com- 
municate immediately  with  their  Senators  and 
Congressmen,  and  The  Talking  Machine  Men, 
Inc.,  sent  hundreds  of  telegrams  to  Washing- 
ton. In  short  every  factor  of  the  industry  joined 
hands  in  their  efforts  to  have  the  proposed  tax 
on  "Musical  instruments  mechanically  oper- 
ated," stricken  from  the  bill,- and  their  argu- 
ments undoubtedly  were  important  factors  in 
the  committee's  final  decision  regarding  that 
section  of  the  bill. 


MAKING  MACHINES  IN  LOS  ANGELES 

Southern  California  Hardwood  &  Mfg.  Co.,  Inc., 
Enter  Talking  Machine  Field  on  Large  Scale 


sales  offices  and  showrooms  at  801  South  Los 
Angeles  street.  The  company  is  specializing 
on  fine  cabinet  work  in  which  it  has  had  years 
of  experience. 


Los  Angeles,  Cal.;  June  9.— The  Southern  Cali- 
fornia Hardwood  &  Mfg.  Co.,  Inc.,  of  this  city, 
who  operate  one  of  the  largest  plants  of  this 
kind  in  the  West,  have  gone  into  the  manufac- 
ture of  talking  machines  and  already  have  sev- 
eral models  on  the  market.  The  company  is 
prepared  to  take  substantial  contracts  for  the 
coming  season.  E.  Boros  is  sales  manager  of 
the  talkingrnachine  department  which  occupies 


DAVE  KAHN  WITH  THE  MARINES 


It  is  reported  that  Dave  Kahn,  well-known 
in  the  local  talking  machine  trade,  through  his 
former  connection  with  Benj.  Switky,  and  later 
with  the  Globe  Talking  Machine  Co.,  has  joined 
the  U.  S.  Marines  "to  be  among  the  first  to 
fight." 


Guarantee  Your  Supply  of 

Pathephones  and  Pathe  Records 

By  Ordering  From  Us 


A 


LL  signs  point  to  an  excellent  business  in  portable  machines  and 
patriotic  records  this  summer.  And  the  big  drive  that  the  Pathe 
Freres  Phonograph  Company  is  making  on  the  Model  25  and  the  Pathe 
Patriotic  Records  is  already  being  felt.  Read  the  big  Post  ad  reproduced 
on  page  29  of  this  publication. 

If  you  are  a  Pathe  dealer,  you  will  know  that  the  Model  25  is  the  greatest  $25  value  in  a 
standard  make  instrument  on  the  market  to-day. 


If  you  do  not  carry  the  Pathe  line  you  need  to  investigate  a  statement  like  that, 
event,  we  want  you  to  know  that 


In  either 


We  Are  Equipped  to  Give  Supreme  Service 

to  talking  machine  dealers  through  Indiana  and  Kentucky.  Our  central  location  enables 
quick  delivery  of  your  order.  Our  stock  of  Pathephones  and  Pathe  Records  is  replenished 
weekly  by  carload  shipments  from  the  factory.  You'll  find  us  on  the  job  at  all  times.  You'll 
find  us  ready  to  supply  you  with  whatever  stock  you  need — when  you  need  it. 


Write  us  to-day  for  a  supply  of  the  Model  25  and  Pathe  Patriotic  Records. 
Pathe  dealer,  write  for  our  special  proposition  at  once. 


If  not  a 


Pathe  Phonograph  Co.,  Inc. 


10  East  Washington  St. 


Indianapolis 


DISTRIBUTORS 
Palhephoms  and  Pathe  European  and  American  Double  Disc  Records 


112 


THE    TALKING    MACHINE  WORLD 


TALKING  MACHINE  MEN,  INC.,  MEET 

Send  Resolution  to  Washington  Protesting  Tax 
on  Musical  Instruments  —  Lambert  Friedl 
Makes  Address — To  Visit  Victor  Plant 


The  first  regular  meeting  for  the  new  fiscal 
year  of  the  Talking  Machine  Men,  Inc.,  was  held 
Wednesday,  May  16,  at  the  McAlpin  Hotel,  New 
York.  The  new  president,  J.  T.  Coughlin, 
opened  the  meeting  with  the  regular  order  of 
business,  which  was  immediately  followed  by 
a  discussion  of  the  bill  before  Congress  relating 
to  the  levying  of  special  taxes  on  musical  in- 
struments, including  phonographs,  pianos,  etc. 

A  committee  was  appointed  by  the  associa- 
tion to  draw  up  the  following  resolution  regard- 
ing the  proposed  S  per  cent,  tax  on  musical  in- 
struments included  in  the  War  Revenue  Bill, 
which  was  adopted  and  ordered  sent  to  the  Na- 
tional Association  of  Piano  Merchants  in  time 
for  presentation  at  the  annual  convention  of  that 
body  in  Chicago.    The  resolution  read: 

"Whereas,  We  recognize  the  necessity  of  in- 
creased revenue  for  our  government  to  meet  the 
present  conditions  and  are  wjlling  and  anxious 
to  do  our  share,  therefore  be  it  resolved  that 
we  convey  to  the  National  Association  of  Piano 
Merchants  in  meeting  assembled  at  Chicago- 
May  21,  that  we  believe  that  the  proposed  tax 
on  pianos,  phonographs,  records  and  their  acces- 
sories is  excessive  and  discriminatory.  ...There- 
fore be  it  resolved  that  we  convey  to  your  asso- 
ciation our  earnest  and  sincere  opposition  to 
said  tax  as  submitted  and  therefore  we  are  will- 
ing to  co-operate  with  the  National  Association 
of  Piano  Merchants  in  its  efforts  to  reduce 
the  said  tax  and  also  eliminate  entirely  the  pro- 
posed tax  on  stock  on  hand  purchased  before 
May  1,  1917." 

The  association  was  addressed  by  Lambert 
Friedl,  manager  of  the  Columbia  Graphophone 
Co.  Mr.  Friedl,  who  formerly  had  his  head- 
quarters in  Pittsburgh,  congratulated  the  mem- 
bers on  their  organization  and  predicted  a  great 
future  for  the  body.  Most  of  his  talk'was  con- 
fined to  his  experience  as  a  member  of  the 
Pittsburgh  association  and  he  brought  the  mes- 
sage that  the  Pittsburgh  organization  has  ac- 
complished more  than  any  other  body  of  its 
kind  in  America. 

The  most  important  results  the  Pittsburgh  as- 
sociation has  accomplished  include  6  per  cent, 
interest  on  deferred  payments,  elimination  of 
the  approval  system,  clean  advertising,  and  the 
elimination  of  outfit  advertising  without  having 
each  article  or  articles  separately  priced,  a  clear- 
ing house  for  the  reporting  of  dead-beats, 
movers,  etc.,  and  the  distributing  to  dealers  of 
uniform  leases  free  of  charge. 

A  vote  of  thanks  was  also  tendered  Mr.  Friedl 
for  his  talk  and  for  'the  information  in  printed 
form  which  he  placed  at  the  disposal  of  the 
association. 

The  membership  committee,  of  which  Max 
Landay  is  chairman,  reported  a  total  of  fifty  new 
members  obtained  in  the  recent  campaign  which 
was  made  for  that  purpose,  and  the  association 


gave  Mr.  Landay,  the  committee  and  R.  F.  Bol- 
ton, of  the  Columbia  Co.,  who  also  did  some 
fine  work  for  the  committee,  a  vote  of  thanks 

At  a  meeting  of  the  president  and  the  execu- 
tive committee  which  will  be  held  in  the  near 
future,  chairmen  and  members  of  all  permanent 
committees  will  be  appointed  for  the  year. 

At  the  suggestion  of  Chairman  Hunt  of  the 


executive  committee  a  motion  was  adopted  for 
as  many  members  of  the  organization  as  possi- 
ble to  make  a  trip  shortly  to  the  Victor  Talking 
Machine  Co.'s  factory  at  Camden,  N.  J.,  on  the 
second  Wednesday  in  June.  Twelve  members 
present  signified  their  intention  of  going  and 
notices  of  the  proposed  trip  will  be  sent  to  the 
entire  membership. 


SOME  LIVE  DEALERS  IN  LONG  ISLAND 


Aggressive  Group  of  Victor  Representatives 
Located  in  Brooklyn  and  Suburban  Sections — 
New  Retail  Establishments  Opened 


The  talking  machine  dealers  in  Brooklyn  and 
Long  Island  handling  the  Victor  line  consti- 
tute an  aggressive  body  of  up-to-date  merchan- 
dising folks  who  are  always  on   the  lookout 


his  efficient'  organization,  one  member  of  which, 
Morris  Greenglick,  is  shown  herewith. 

Mrs.  M.  B.  Kaplan,  Jamaica,  L.  I.,  is  a  fine 
type  of  progressive,  hustling  Victor  represen- 
tative, who  is  particularly -keen  on  timely,  effec- 
tive publicity.  Her  Victor  store  is  attractively 
and  comfortably  furnished,  and  Red  Seal  rec- 
ords seldom  stay  in  stock  very  long  at  these 
warerooms. 

C.  A.  Hanssen  and  his  brother  have  leased, 
a  store  directly  opposite  their  establishment  at 
4711-15  Fifth  avenue,  Brooklyn,  where  they  will 
locate  their  -  picture  framing  business,  kodaks, 
stationery,  etc.  The  store  at  4711  Fifth  avenue 
will  be  an  exclusive  Victor  establishment  in  the 
future,  and  with  its  new  furnishings  will  be  most 
attractive. 

George  Folz  is  a  live  Flatbush  dealer,  whose 
geniality  has  made  him  a  popular  member  of 
the  retail  trade  in  his  section.  The  accompany- 
ing photograph  caught  him  in  "particularly 
good  humor." 


Mrs.  M.  B.  Kaplan  George  Folz 

for  new  ideas  and  systems  which  can  add  to 
the  efficiency  of  their  establishments  and  in- 
crease their  clienteles. 

That  they  are  ardent  devotees  of  the  auto- 
mobile and  cannot  resist  the  call  of  the  "open" 
is  evidenced  by  the  fact  that  many  dealers  are 
the  owners  of  "cars."    Among  these  are  George 


SUGGESTED  NEW  WAR  TAX  PLAN 


In  connection  with  the  discussions  regard- 
ing the  proposed  War  Revenue  Bill,  now  be- 
fore the  Senate,  the  Victor  Talking  Machine 
Co.,  through  H.  C.  Brown,  assistant  to  the  gen- 
eral manager,  outlined  a  plan  which  elim- 
inates the  proposed  5  per  cent,  tax  on  so-called 
luxuries,  substituting  therefor  a  general  tax  of 
1  per  cent,  on  all  manufactured  products.  This 
plan  would  not  only  relieve  many  industries  from 
a  heavy  tax,  but  would  place  the  burden  of  taxa- 
tion on  every  manufacturer  alike,  and  at  the 
same  time  more  money  would  be  collected  in 
the  aggregate  than  under  the  plan  as  now  con- 
tained in  the  proposed  bill. 


PHONOGRAPH  SHOP  TAKEN  OVER 


One  of  the  "Hanssens 


Morris  Greenglick 


Millard  with  his  Ford;  Dan  W.  Moor,  of  the 
Ranah  Co.,  with  a  Dodge  Bros,  limousine;  D. 
Antonio  with  an  Overland;  F.  Becht  has  an 
Hupmobile;  Roemmele  Bros,  a  Buick;  S. 
Kjeldsen  a  Hupmobile,  and  Mr.  Herodd,  of  C. 
A.  Hanssen  &  Bro.,  a  Buick. 

B.  Guy  Warner  is  one  of  the  most  successful 
Victor  dealers  in  Brooklyn,  and  has  been  obliged 
to  enlarge  his  store  at  frequent  intervals  in 
order  to  accommodate  his  fast-growing  trade. 
A  portion  of  his  success  may  be  attributed  to 


Chicago,  III.,  June  5. — The  State  Street  Pho- 
.  nograph  Shop,  corner  of  State  and  Monroe 
streets,  this  city,  which  was  formerly  managed 
by  H.  K.  and  A.  D.  O'Neill,  has  been  taken  over 
by  A.  Davis,  of  the  Davis  Phonograph  Co.,  who 
will  continue  to  operate  it  handling  the  full  Co- 
lumbia lines.  This  shop  has  been  noted  for  its 
high  rental  of  $25,000  yearly.. 


INCORPORATED 

A  certificate  of  incorporation  has  been  issued 
to  August  Jahn  Co.,  Inc.,  for  the  purpose  of 
making  talking  machines.  The  concern  is  capi- 
talized at  $10,000,  the  incorporators  being  August 
Jahn,  William  E.  O'Grady  and  Vincent  J. 
Cagliostro. 


Are  You  Building  A  Popular  -  Priced  Phonograph  ? 

THE  MAGNATE  MOTOR  is  just  what  you  want  and  will  give  perfect  satisfaction 


The  MAGNATE 
is  a  single  spring 
and  plays  two  1 0" 
records.  It  is  sim- 
plicity and  perfec- 
tion combined. 


rip 


FTL 


Not  a  surplus  piece  of 
metal  about  it. 

Every  part  has  its  definite 
function  to  perform: 

Thus,  the  manufacturing 
cost  has  been  kept  exceed- 
ingly low. 


Price  in  quantities,  $2.00  complete  with  10-inch  table.      Samples  $2.25,  sent  on  receipt  of  check. 
PHONOGRAPH    PARTS    CO.  Immediate  deliveries  subject  to  prior  orders  7  WCSt  22nd  Street,  NCW  York 
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MANAGER 
WANTED 

For  Retail  Small 
Goods  Department 

Large  Music  House  in  important  Pacific 
Coast  City  desires  a  high  grade  man  to 
take  charge  of  long  established  retail 
Small  Goods  Department.  No  invest- 
ment, required.  Send  full  particulars, 
references  and  photograph  to  Box  2, 
Talking  Machine  World,  373  Fourth  Ave- 
nue, New  York.  Correspondence  con- 
fidential. 


PITTSBURGH  ASSOCIATION  MEETS 


Pittsburgh,  Pa.,  June  11. — A  special  meeting 
of  the  Talking  Machine  Dealers'  Association  was 
held  on  Tuesday  evening  at  the  Standard  Talk- 
ing Machine  Co.'s  Building,  which  was  attended 
by  sixty-six  members  out  of  a  total  of  seventy- 
nine,  representing  sixty-three  firms.  The  re- 
cently proposed  taxation  of  talking  machines  in 
connection  with  the  War  Revenue  Bill  was  the 
subject  of  lengthy  discussion. 

A  resolution  was  adopted  congratulating  Jacob 
Schoenberger,  of  the  firm  of  Lechner  &  Schoen- 
berger,  and  treasurer  of  the  association,  upon 
his  sixty-fourth  birthday  anniversary. 

Plans  were  laid  for  opening  an  energetic  year's 
business  when  the  organization  again  convenes 
in  September. 

The  business  session  was  followed  by  an  elab- 
orate dinner,  served  in  the  Standard  Build- 
ing, and  the  balance  of  the  evening  was  given 
over  to  a  unique  and  delightful  program  of  en- 
tertainment. 


NEW  QUARTERS  FOR  MIEKLE 

Henry  Miekle,  well-known  local  talking  ma- 
chine dealer,  at  present  located  at  1680  Second 
avenue,  New  York,  has  leased  new  quarters  at 
Eighty-sixth  street  and  Second  avenue,  for  a 
period  of  ten  years,  and  will  fit  the  premises 
up  in  elaborate  fashion.  Mr.  Miekle,  who  han- 
dles the  Victor  exclusively,  plans  for  the  new 
store  a  concert  hall  seating  seventy-five  people, 
as  well  as  twenty  fine  sound-proof  demonstrat- 
ing booths. 


TO  HANDLE  DOMESTIC  IN  MILWAUKEE 

Arrangements  have  been  concluded  by  the  Do- 
mestic Talking  Machine  Corp.,  whereby  the 
Hocffler  Piano  Mfg.  Co.  have  been  appointed 
distributors  for  the  new  Domestic  line  in  Mil- 
waukee, Wis.  Mr.  Hoeffler,  president  of  the 
company,  is  enthusiastic  over  the  possibilities 
throughout  the  Northwest  with  the  new  Do- 
mestic line,  and  has  already  started  an  active 
trade  campaign. 


Domestic  Transfers 


OF 

Guaranteed  Quality 

We  own  and  operate  the  largest, 
most  complete  and  best  equip- 
ped Decalcomanie  factory  in 
the  United  States. 

OUR  ART  DEPARTMENT  CREATES 

ORIGINAL  DESIGNS 
Write  us  lor  samples  and  prices 

PALM,  FECHTELER  &  CO. 

67  Filth  Avenue.  New  York 


APPROVES  FEDERAL  INCORPORATION 

Committee  of  Interstate  and  Federal  Incor- 
poration of  the  National  Association  of  Manu- 
facturers, Says  the  Act  Is  a  National  Neces- 
sity— Urges  Creation  of  Plan  by  Congress 


TODD  BUYS  BROWN  CO.  STORE 


H.  C.  Brown,  Jr.,  Disposes  of  Retail  Establish- 
ment in  Philadelphia,  Due  to  Enlistment 


According  to  a  report  submitted  by  J.  G. 
Battelle  as  chairman  of  the  Committee  of  In- 
terstate Commerce  and  Federal  Incorporation, 
at  last  Tuesday's  meeting  of  the  National  As- 
sociation of  Manufacturers,  a  Federal  incor- 
poration act  is  no  longer  debatable  but  is  a 
national  necessity.  The  report,  which  is  of 
wide  interest,  continues: 

"No  valid  argument  can  be  urged  against  its 
adoption.  It  will  not  divest  the  States  of  their 
inherent  and  undelegated  powers.  Such  an 
act  should  provide  for  safeguards  against  faulty 
and  watery  capitalization;  should  protect  the 
rights  of  minority  stockholders;  should  be  broad, 
yet  not  loose,  in  corporate  management;  should, 
in  short,  be  a  safe  and  legitimate  means  for  the 
conduct,  in  corporate,  Federal  form,  of  our 
vast  interstate  trade  and  commerce. 

"In  conclusion,  we  urge  the  adoption  by  our 
convention  of  an  appropriate  resolution  favor- 
ing the  creation  by  Congress  of  a  wise,  bene- 
ficent and  equitable  plan  for  Federal  incorpora- 
tion. 

"It  seems  clear  that  the  steady  and  unfalter- 
ing extension  of  the  power  of  Congress  on  in- 
terstate commerce  must  have  a  logical  end.  The 
restrictions  placed  not  only  upon  public  car- 
riers, but  also  on  the  conduct  of  our  vast  in- 
dustrial units,  whose  business  is  practically 
wholly  interstate  commerce,  presents  grave 
questions  of  national  importance.  If  it  means 
anything,  it  means  the  further  ascendency  of  our 
Federal  Government  over  State  control.  It 
means  greater  and  more  effective  centralization, 
under  Federal  auspices,  of  our  commerce,  trans- 
portation and  industry.  It  means  that  we  have 
outgrown  the  limitation  of  State  control,  and 
that  from  the  very  inherent  nature  of  our  com- 
merce and  industry  and  national  resources,  na- 
tionalism is  supreme." 


Philadelphia,  Pa.,  June  11. — H.  C.  Brown,  Jr., 
son  of  the  assistant  general  manager  of  the 
Victor  Talking  Machine  Co.,  and  proprietor  of 
the  Brown  Talking  Machine  Co.,  in  this  city, 
with  headquarters  at  228  Market  street,  recently 
disposed  of  his  retail  store  to  B.  B.  Todd,  pro- 
prietor of  a  music  store  at  1306  Arch  street.  Mr. 
Brown  recently  enlisted  for  active  'service  during 
the  war  and  for  this  reason  sold  his  establish- 
ment here.  Mr.  Todd  will  conduct  the  former 
Brown  store  as  a  branch  of  his  Arch  street  head- 
quarters, and  in  addition  to  featuring  the  Victor 
Victrola,  will  also  put  in  a  line  of  pianos  and 
players. 

Mr.  Brown  is  due  to  leave  for  the  front  on 
June  30  to  serve  in  the  American  ambulance 
corps  in  France. 


GROWTH  IN  LATIN=AMERICAN  TRADE 


Figures  Indicate  That  Total  for  the  Year  Will 
Exceed  $1,500,000,000 

The  trade  of  the  United  States  with  Latin 
America  for  the  fiscal  year  ending  June  30  next 
will  be  almost  three  times  as  great  as  that  of 
the  fiscal  year  immediately  preceding  the  war, 
the  foreign  trade  department  of  the  National 
City  Bank  said  this  week. 

Trade  between  the  United  States  and  its 
Latin-American  neighbors  will  aggregate  about 
$1,500,000,000  in  the  latest  fiscal  year,  it  is  be- 
lieved. For  the  nine  months  ending  with  March, 
1917,  the  imports  into  the  United  States  from  all 
Latin  America  amounted  to  $650,000,000,  and 
the  exports  thereto  $420,000,000,  or  a  total  of 
$1,070,000,000  for  the  nine-month  period,  sug- 
gesting that  the  total  for  the  full  fiscal  year  will 
approximate  $1,500,000,000. 

For  the  nine  months  ending  with  March,  1914, 
the  total  imports  and  exports  combined  were 
but  $554,000,000. 


Record 
Cleaners 


Automatic 
Stops 


MOTORS 


Our  Experience 
Guarantees  a 
Perfect  Product 


Write  today  for  details 


Kirkman  Engineering  Corporation 

237  Lafayette  Street,  New  York 

Successors  to  the  Standard  Gramophone  Appliance  Co. 
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RESULTS  OF  AGGRESSIVENESS  AND  TECHNICAL  KNOWLEDGE 

In  the   Designing  and  Marketing  of  Talking   Machine   Motors  Shown  in  the   Experience  of 
Leonard  Markels — The  Various  Departments  of  the  Markels  Plant 


An  example  of  the  success  that  can  be  achiev- 
ed   in    the    talking    machine    industry  through 


machinery.  For  several  years  prior  to  that  time 
he  had  been  associated  with  a  number  of  promi- 
nent manufacturing  concerns  where  he  had  won 


Markels  motor.  A  department  was  also  estab- 
lished for  the  manufacture  of  tone  arms  and 
sound  boxes,  and  the  Markels  products  soon  re- 
ceived wide  recognition  from  the  talking  ma- 
chine manufacturers. 

Additional  space  was  secured  as  rapidly  as  it 
was  needed,  and  to-day  the  factory  occupies 


mm  '      \  l  \£mWl^ 


Cne  of  the  Machine  Rooms 

edge  is  afforded  in  the  progress  made  by  Leon- 
ard Markels,  motor,  tone  arm  and  sound  box 
manufacturer,  during  the  past  few  years.  An 
expert  mechanic,  and  thoroughly  conversant 
with  the  requirements  of  the  talking  machine 
manufacturers,  Mr.  Markels  has  built  up  a  coun- 


Section  of  the  Shipping  Department 


considerable  renown  as  the  inventor  of  labor 
saving  devices  and  practical  machinery.  In 
equipping  his  own  plant  he  utilized  this  knowl- 
edge to  excellent  advantage,  and  was  success- 
ful from  the  very  start. 

About  two  years  ago  he  began  to  realize  that 


two  complete  floors  at  the  above  address,  and 
is  badly  handicapped  for  lack  of  space.  Mr. 
Markels  is  now  searching  for  a  new  plant  which 
will  give  him  sufficient  space  for  his  rapidly 
growing  business.  He  plans  to  occupy  an  en- 
tire building,  which  will  include  an  experimental 


A  Corner  of  One  of  the  Motor  Assembling  Departments 


A  View  of  the  Sound  Box  Department 


try  wide  demand  for  his  products  during  the 
past  two  years. 

Some  four  and  a  half  years  ago  Mr.  Markels 
leased  space  in  the  building  at  165  William 
street,  New  York,  for  the  manufacture  of  special 


the  talking  machine  industry  afforded  unlimited 
opportunities  for  the  production  of  efficient  and 
distinctive  talking  machine  parts,  and  within  a 
few  months  secured  patents  on  a  number  of  de- 
vices which  he  incorporated  in  the  Leonard 


Koch-O-Phone 

No.  23  Wholesale  $23 

No.  23.  A  cabinet  of  surpassing 
design  and  finish,  with  large  space  for 
riling  Phonograph  Records.  Equip- 
ped with  a  12-inch  turn  table.  Power- 
ful double  spring  motor  with  specially 
designed  worm  driven  silent  gears. 
Universal  tone  arm  and  sound  box 
that  will  plav  any  Disc  Record  made, 
also  contains  necessary  needle  cups. 

This  remarkable  achievement  brings  to  your 
home  the  combined  talent  of  the  entire  world. 
Whatever  your  favorite  selection,  no  matter  of 
what  repertoire, it  can  be  reproduced  with  astonish- 
ing richness  of  tone  on  this  remarkable  instrument. 

Mahogany  finish,  highly  polished  and  with 
highly  polished  nickel  trimming. 

Sells  at  Sight 

THE  LIVE  DEALERS'  OPPORTUNITY. 

Write  for  Catalog  and  Agencies.    Ask  for  samples  and  prices  of  Universal 
Tone  Arms  and  Sound  Boxes. 


296  Broadway 


ANDS  KOCH 


NEW  YORK 


laboratory,  for  he  is  busily  engaged  on  the  per- 
fection of  a  number  of  important  products  for 
the  talking  machine  industry. 

A  few  weeks  ago  there  was  placed  on  the  mar- 
ket the  Markels  "Butterfly"  motor,  which  from 
present  indications  will  be  successful  far  be- 
yond all  expectations.  This  motor  is  manu- 
factured in  two  styles  to  meet  the  requirements 
of  talking  machine  manufacturers,  and  as  its 
name  implies  is  noteworthy  for  its  noiseless- 
ness.  Important  improvements  will  also  be  made 
in  the  other  standard  motors  in  the  line,  and 
the  M2  motor  will  be  manufactured  with  a  cast 
iron  frame.  A  new  nickel  plating  department 
has  just  been  installed  at  the  plant,  and  under 
Mr.  Markels' ■  personal  supervision  efficiency  of 
production  has  been  developed  to  its  highest 
degree. 


STRONG  PATRIOTIC  POSTER 

Victor  Co.  Issues  Most  Attractive  Poster  for 
Use  of  Dealers  in  Featuring  "The  Star 
Spangled  Banner"  Record  by  McCormack 


A  timely  and  most  artistic  and  effective  poster 
has  just  been  issued  by  the  Victor  Talking  Ma- 
chine Co.  for  the  use  of  its  dealers  in  featur- 
ing John  McCormack's  rendition  of  "The  Star 
Spangled  Banner,"  which  has  proven  one  of  the 
musical  sensations  during  the  present  crisis. 
The  poster  in  several  colors  shows  a  modern 
battleship  in  action  on  the  open  sea,  with  the 
figures  of  a  pair  of  soldiers  in  khaki  in  the 
foreground.  Through  the  smoke  of  the  funnels 
and  guns  of  the  battleship  in  the  clouds  comes 
a  vision  of  the  "Spirit  of  76."  The  direct  patri- 
otic appeal  of  the  poster  is  as  great  as  its  ad- 
vertising value,  and  is  an  art  production  well 
worth  framing. 
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WHAT  DEALERS  SHOULD  DO 

In  Face  of  Present  Political  Conditions  Pointed 
Out  by  E.  N.  Upshaw,  Secretary  of  the 
Elyea-Austell  Co.,  of  Atlanta,  in  Timely  Chat 

An  interesting  letter  has  been  received  re- 
cently from  E.  N.  Upshaw,  secretary  of  the 
Elyea-Austell  Co.,  Victor  jobbers,  of  Atlanta, 
Ga.  Mr.  Upshaw  offers  some  pertinent  com- 
ment relative  to  what  should  be  the  talking 
machine  dealer's  attitude  in  the  face  of  present 
conditions.    He  says  in  part  as  follows: 

"Relative  to  what  we  think  the  dealers  should 
do  to  continue  the  present  state  of  prosperity 
existing  in  the  talking  machine  trade,  will  say 
that  we  believe  there  is  only  one  answer  to  this, 
and  that  is,  that  the  dealers  should  go  ahead 
as  usual. 

"Now  we  have  always  believed  in  making 
haste  slowly.  Throughout  our  entire  business 
we  are  conservative  plungers.  But  once  we  put 
our  hand  to  the  plow  we  never  look  back  at  the 
furrow.  At  no  time  have  we  been  able  to  look 
into  the  future  and  tell  what  it  held  for  us,  and 
in  that  respect  the  present  time  is  no  exception. 
Simply  because  we  do  not  know  what  the  future 
holds  for  us  at  this  particular  period  is  no  reason 
why  the  Victor  jobbers  or  Victor  dealers  should 
change  their  policy  of  doing  business. 

"Right  now  it  looks  to  us. as  though  the  most 
immediate  opportunity  existed  in  the  sale  of 
patriotic  records,  but  as  the  year  rolls  around 
other  opportunities  will  present  themselves,  so 
we  can  only  repeat  that  the  dealer  needs  to 
keep  his  face  to  the  front  and  go  right  ahead 
with  the  same  aggressive  policy  as  heretofore 
to  come  out  on  top. 

"We  believe  that  in  the  South  Atlantic  States 
business  in  all  lines  will  increase  25  per  cent, 
in  the  next  twelve  months,  and  especially  with 
the  very  firm  hold  which  the  talking  machine 
dealers  have  upon  the  purchasing  public  they 
will  be  able  to  get  their  full  share  of  this  in- 
creased business  if  they  will  only  go  after  it 
in  the  same  hearty  manner  that  they  have  gone 
after  business  heretofore. 


OUR  "BIT" 

To  Serve  Victor  Dealers 

in  a  way  which  will 

add  to  their  profits, 
prestige  and  success. 

G.  T.  WILLIAMS  CO.'S 
VICTOR 
SERVICE 

Is  at  Your  Disposal. 

G.  T.  WILLIAMS  CO.,  * 

VICTOR  WHOLESALE  EXCLUSIVELY 

217  DUFFIELD  STREET        BROOKLYN,  N.  Y. 


The  Plattsburg  Diamond  Disc  Studio,  incor- 
porated for  the  purpose  of  dealing  in  Edison 
Diamond  Disc  phonographs,  has  been  formed 
by  Wm.  P.  Walker,  Alice  E.  Sherman  and  John 
C.  Stoughton,  with  a  capitalization  of  $3,000. 


WHY  SALES  SHOULD  BE  DEVELOPED 

Columbia  Graphophone  Co.  Sends  Suggestions 
Along  This  Line  to  Dealers 


The  Phonograph  Shop,  Inc.,  of  Dallas,  Tex., 
has  been  incorporated  with  a  capitalization  of 
$20,000  by  A.  H.  Curry,  E.  W.  Curry  and  G.  H. 
Mansfield. 


The  educational  department  of  the  Columbia 
Graphophone  Co.,  New  York,  recently  sent  out 
a  letter  to  Columbia  dealers  suggesting  that 
they  can  develop  many  sales  of  Grafonolas  by 
proper  demonstration  and  exhibition  in  the 
schools.     One  Columbia  dealer  recently  wrote 


the  educational  .department  of  the  company  as 
follows: 

"We  have  gotten  a  number  of  sales  through 
exhibiting  the  Grafonola  in  the  schools,  by  peo- 
ple coming  into  our  store  and  saying:  'Yes,  my 
boy  or  girl  heard  one  of  your  machines  in  their 
school.'  We  are  frank  in  our  statement  that 
we  have  sold  at  least  ten  machines  that  we  can 
trace  back  to  the  demonstration  given  in  the 
school." 


HEINEMAN  MOTORS  IN  MUSIC  SHOW 


Great  Majority  of  Talking  Machines  Exhibited 
at  Coliseum  Equipped  With  Heineman  Motors 


Room  419 


136  Liberty  St. 


|  Clifford  A.  Wolf  | 
MANUFACTURER  OF 

Diamond  and  Sapphire 
Phonograph  Points  j 


New  York  City 


Phone,  8540  Rector 


Chicago,  III.,  June  5. — There  were  exhibited  at 
the  National  Music  Show  in  the  Coliseum,  which 
was  held  recently  in  Chicago,  thirty-two  differ- 
ent makes  of  phonographs.  Out  of  these  thirty- 
two  lines,  twenty-five  were  equipped  with  the 
Heineman  motor,  giving  this  motor  a  batting 
average  of  .777. 

Otto  Heineman,  president  of  the  Otto  Heine- 
man  Phonograph  Supply  Co.,  who  was  in  charge 
of  the  company's  extensive  exhibit  at  the  show, 
has  been  congratulated  on  all  hands  upon  the 
splendid  showing  achieved  by  the  "Motor  of 
Quality,"  and  his  exhibit  attracted  the  atten- 
tion of  all  visitors  to  the  show.  The  recent 
amalgamation  of  the  Heineman  and  Meissel- 
bach  interests,  which  joined  the  two  largest 
motor  manufacturers  in  this  country,  was  one  of 
the  important  topics  of  discussion  in  the  local 
talking  machine  trade. 


■        NOW  IN  THE  NAVAL  SERVICE 

iH  Fred  H.  Walter,  manager  of  the  Standard 
HH  Sales  Co.,  talking  machine  dealers  in  New  York, 
Ml  and  formerly  connected  with  other  manufac- 
111  turers  and  retailers,  including  the  Domestic 
US  Talking  Machine  Corp.,  has  enlistad  in  the  U.  S. 
naval  reserve,  and  is  now  in  active  service  for 
his  country.  1 
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You  Ought  to  Know 

In  case  you  are  contemplating 
expanding  the  sphere  of  your 
business  to  include  departments 
devoted  to  Pianos,  Player-Pianos, 
Musical  Merchandise  or  Sheet 
Music,  that  you'll  find  news  and 
comments  about  them  all  in 


ESTABLISHED  187*6 

The  oldest  and  leading  music  trade  weekly,  which 
covers  every  branch  of  the  industry. 

It  Contains 

instructive  and  educational  articles.    Hints  on  salesmanship 
and  advertising.  Editorials  that  are  timely  and  authoritative. 
Facts  about  the  new  things  in  the  trade.     Trade  happenings 
in  all  parts  of  the  United  States. 

"Review  the  Music  Trade  With  Us" 

Send  your  $2  now  for  a  full  year's  subscription  to 


THE  MUSIC  TRADE  REVIEW 

373  FOURTH  AVENUE  NEW  YORK 


THE    TALKING    MACHINE  WORLD 


117 


INCREASED  CABINET  DEMAND       ENEMY  TRADING  ACT  IN  CONGRESS 


Growing  Sales  of  Records  Make  Auxiliary  Rec- 
ord Cabinets  a  Necessity 


Chicago,  III.,  June  9. — Sales  of  supplementary 
talking  machine  cabinets  are  reported  by  John 
H.  Mortensen,  president  of  the  Salter  Mfg.  Co., 
to  be  well  distributed  throughout  almost  all 
grades. 

"We  have  found  the  calls  for  auxiliary  record 
cabinets  to  be  well  distributed,"  said  he,  "with 


Salter,  Style  100 

calls  about  equal  all  along  the  line.  One  style 
that  we  have  been  selling  a  great  many  of  late- 
ly is  of  model  100,  a  highly  finished  filling  rack 
that  matches  the  $100  Edison  machine,  and 
which  is  easily  adapted  to  it  by  means  of  four 
screws.  It  is  equipped  with  felt-lined  compart- 
ments, and  holds  fifty  Edison  records.  The 
fact  that  it  is  furnished  in  all  finishes  and  so 
easily  attached  has  made  it  very  popular.  Our 
other  adaptable  filing  device  for  use  with  Edi- 
son model  No.  150  is  similarly  popular.  This 
device  is  set  right  within  the  regular  cabinet  of 
the  machine  and  is  quickly  attached." 


NEW  STORE  ]N_KANSAS  CITY 

Kansas  City,  Mo.,  June  7. — The  New  Bruns- 
wick Shop  of  Kansas  City,  Mo.,  was  formally 
opened  on  May  14  at  923  Walnut  street. 

The  proprietors,  Geo.  C.  Anderson,  W.  C. 
Chesnut  and  C.  P.  Young,  feel  fully  repaid  for 
their  efforts  to  combine  the  last  word  in  dec- 
orative art  with  maximum  utility. 

The  reception  room  is  a  marvel  of  modern 
Chinese  decoration.  Stenciled  panels  in  brown 
and  peacock  blue,  pointed  with  red,  accentuate 
the  brown,  sponge-stippled  walls. 

The  cabinet  work  is  in  ivory,  pointed  in  red, 
with  stenciled  frieze  in  black. 

An  unusually  artistic  effect  is  produced  by 
peacock  blue  hangings  with  embroidered  Pathe 
roosters  in  scarlet.  The  marble  floors  are  car- 
peted in  deep  blue  harmonizing  with  the  reed 
furniture. 


A  certain  clergyman  was  much  grieved  to  find 
his  "special  services  for  men  only"  were  so  badly 
attended.  He  expressed  his  regret  to  the  verger 
one  evening  when,  as  usual,  they  were  the  only 
two  at  the  meeting.  "I  really  think  they  ought  to 
come,"  he  said,  sadly.  "That's  jest  what  I've  zed 
to  'em  over  an'  over  again,"  said  the  verger, 
consolingly.  "I  sez  to  'em,  'Look  at  me,'  I  sez; 
'look  at  me.  I  goes  to  all  them  services,'  I  sez, 
'an  wot  'arm  does  they  do  me.'  " 


The  Lyon  Talking  Machine  Co.,  of  Memphis, 
Tenn.,  was  recently  incorporated  with  a  capi- 
talization of  $200,000  for  the  purpose  of  manu- 
facturing talking  machines  and  records. 


Modeled  After  British  Law,  Would  Make  Avail- 
able Many  German  Patents 


FINCH  &  HAHN'S  FINE  QUARTERS 

Now  Have  Number  of  Handsomely  Furnished 
Booths  for  Accommodation  of  Trade 


Washington,  D.  C.  June  4. — The  Administra- 
tion's trading  with  the  enemy  bill  has  been  intro- 
duced in  the  House  by  Representative  Adam- 
son,  chairman  of  the  Interstate  and  Foreign 
Commerce  Committee.  It  is  modeled  some- 
what after  the  British  act,  and  would  for- 
bid and  penalize  trading  by  Americans  with 
enemies,  directly  or  indirectly. 

The  measure  also  would  authorize  utiliza- 
tion of  patents  held  by  alien  enemies,  and  pro- 
vide for  the  care  and  disposition  of  enemy  prop- 
erty until  the  war  is  over. 

Violation  would  be  punishable  by  a  fine  of 
not  more  than  $10,000,  or  imprisonment  for  not 
more  than  ten  years,  or  both.  The  section 
would  make  it  unlawful  for  any  person  in  the 
United  States,  except  under  a  license  from  the 
Secretary  of  Commerce,  to  trade  or  attempt 
to  trade  or  to  have  any  business  or  commercial 
intercourse  whatever,  directly  or  indirectly,  with 
a  citizen  of  any  enemy  country  or  the  ally  of 
an  enemy. 

Furthermore  it  would  forbid  the  transporta- 
tion or  attempt  to  transport  out  of  or  into  the 
United  States  of  an  enemy,  or  an  ally  to  an 
enemy,  or  the  transmission  or  attempt  to  trans- 
mit out  of  the  country  any  document  intended 
for  an  enemy  or  ally  of  an  enemy. 

The  bill  proposes  the  appointment  of  an  alien 
property  custodian,  whose  duty  it  would  be  to 
take  over  and  administer  the  property  of  aliens 
prevented  from  handling  their  own  affairs. 

The  section  relating  to  patents  would  author- 
ize the  Federal  Trade  Commission  to  grant 
American  citizens  or  corporations  a  license  to 
use  patents  held  by  an  enemy,  the  licensee  to 
pay  over  to  the  alien  property  custodian  5  per 
cent,  of  the  value  of  such  use.  This  section 
is  designed  to  make  available  to  manufacturers 
many  German  inventions  and  discoveries,  includ- 
ing invaluable  medicinal  preparations. 


Schenectady,  N.  Y.,  June  8. — Finch  &  Hahn, 
the  successful  talking  machine  dealers  of  this 
city  and  Troy,  are  now  settled  in  their  remodeled 
quarters  at  405  State  street.  Elaborate  fa- 
cilities have  been  prepared  for  taking  care  of 
the  Victrola  and  record  business.  The  com- 
pany has  installed  several  sound-proof  demon- 


TO  OPEN  STORE  IN  BOSTON 

Boston,  Mass.,  June  13. — William  T.  Miller, 
who  recently  withdrew  from  the  Henry  F.  Miller 
Piano  Co.,  and  his  son,  Stanwood  Miller,  will 
soon  establish  themselves  in  Boylston  street, 
near  Exeter  street,  where  they  will  engage  in 
the  phonograph  business.  They  have  taken  the 
Classique  made  by  a  Chicago  house,  and  will 
have  the  general  distributing  rights  for  New 
England  for  this  new  machine. 


One  of  the  Finch  &  Hahn  Parlors 

stration  rooms,  handsomely  furnished  with 
wicker  chairs  and  elaborate  floor  lamps,  and 
with  an  up-to-date  indirect  lighting  system. 
The  various  rooms  are  decorated  with  large  por- 
traits of  prominent  Victor  artists  and  other- 
wise made  homelike. 

The  accompanying  photograph  shows  one  of 
the  rooms,  and  affords  an  excellent  idea  of  the 
general  arrangement. 


PURCHASE  THE  REICHARD  STORE 


Charles  H.  Mitchell,  of  Poughkeepsie,  N.  Y., 
and  William  C.  McDonough,  of  Albany,  N.  Y., 
have  purchased  the  Reichard  store  on  Fair 
street,  Kingston,  N.  Y.,  and  will  conduct  it  as 
headquarters  for  Columbia  Grafonolas,  under 
the  name  of  the  Columbia  Shop. 


..  immediate  delivery— Half-tone,  Loud 
and  Extra  Loud  Brilliantone  Steel  Needles 
(55  cents  per  thousand),  also  Victor  Fibre 
and  Tungs-tone  Stylus. 


Increased  Summer  Sales 
for  You 


Mr.  Victor  Dealer- 
Order  These  Fans  To-day 

It  will  put  life  into  your  business  during 
the  Summer  months.  Your  advertise- 
ment will  be  printed  as  you  desire  on  the 
face  of  them  and  a  list  of  ten  selected 
records,  your  selection,  on  the  reverse 
side. 

Fans  will  be  supplied  in  two 
designs  and  assorted  colors. 

Write  for  free  sample — must 
be   seen   to    be  appreciated 


I.  DA  VEGA,  Jr.,  Inc. 


VICTOR  DISTRIBUTORS 

Victor  Records  in 
all  Languages 


125  West  125th  Street 


NEW  YORK 
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WORLD'S  CLASSIFIED  ADVERTISING 

Any  member  of  the  trade  may  forward  to  this  offlo« 
a  "Situation"  advertisement  intended  for  this  Depart- 
ment to  occupy  a  space  of  four  lines,  agate  measure, 
and  it  will  be  inserted  free.  Replies  will  also  be  for- 
warded without  cost.  Additional  space  will  be  at  the 
rate  of  25c.  per  line.  If  bold  faced  type  Is  desired  the 
cost  of  same  will  be  25c.  per  line. 


SALESMAN  WANTED— High  class  sales- 
man— exclusive  Eastern  territory  for  medium 
priced  line  phonographs  manufactured  complete- 
ly in  our  own  factory.  Attractive  commission 
proposition  or  salary  and  commission.  Refer- 
ences required.  Address  "Box  433,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 


WANTED — First-class  salesmen  visiting  talk- 
ing machine  dealer  to  handle  a  standard  line 
of  talking  machine  accessories  which  are  well 
known  to  the  trade.  Excellent  opportunity  for 
right  men.  Address  "Box  434,"  care  The  Talk- 
ing Machine  World,  373  Fourth  Ave.,  New  York. 

AN  ILLINOIS  furniture  factory  would  like 
to  get  in  touch  with  responsible  firm  in  need  of 
cabinets.  Address  "J.  L.,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York. 

WILL  BUY  any  quantity  of  phonographs, 
records,  cabinets,  motors,  tone  arms,  springs 
and  other  parts  of  manufacturers  and  dealers. 
Fulton  Talking  Machine  Co.,  640  Broadway, 
New  York. 

LARGE  quantity  double  disc  records.  Will 
sell  part  or  all.  Address  "Box  432,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 

MAN,  middle-aged,  with  15  years'  experi- 
ence in  talking  machine  construction;  have  pat- 
ented many  new  features  covering  every  part  of 
the  talking  machine.  Would  like  to  become  as- 
sociated with  honorable  concern  desiring  to 
build  the  best  without  exception.  Am  prepared 
to  demonstrate  the  truthfulness  of  this  state- 
ment to  any  honorable  concern  truly  interested 
in  a  proposition  of  this  kind.  This  is  absolute- 
ly new  and  no  freak.  Address  "Box  435,"  care 
The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 

WANT  to  represent  as  sole  agent  manufac- 
turer of  motors,  tone  arms,  and  accessories. 
Wholesale  only.  Fulton  Talking  Machine  Co., 
640  Broadway,  New  York. 


POSITION  WANTED— By  young  man,  32  years  of 
age,  as  foreman  or  all-around  repair  man;  experienced  in 
all  kinds  of  talking  machines,  as  I  hav.e  had  full  charge 
of  motor  and  assembling  department  and  in  sound  boxes 
and  tone  arms.  Address  "Box  436,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York. 


SITUATION  WANTED— By  an  experienced  Victrola 
and  Edison  salesman.  Also  expert  repairman.  Ohio  pre- 
ferred. Address  "Box  437,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


POSITION  WANTED— As  salesman  and  manager.  Edi- 
son disc  line.  Hold  similar  position  now.  Edison  labora- 
tory experience.  References.  Address  "Box  438,"  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


SITUATION  WANTED— As  foreman  of  electroplating 
department  with  reliable  recording  concern.  A-l  refer- 
ences, good  systematizer.  Can  produce  results.  Practical 
mechanic,  not  a  dreamer.  Address  "Box  439,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


SITUATION  WANTED — Experienced  phonograph  man, 
as  manufacturing  superviser,  or  charge  of  the  retail  sales 
department,  would  consider  offer  on  short  notice.  Prefer 
Middle  West.  Address  "M.  S.,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


SALESMAN  with  unusual  knowledge  of  the  Victor  busi- 
ness wishes  to  connect  permanently  with  California 
company  of  unquestionable  reputation  either  as  Victor 
department  manager  or  as  outside  salesman.  Have  auto 
and  can  furnish  best  of  references.  Address  "Box  440," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 


POSITION  WANTED— Phonograph  cabinet  draughts- 
man and  specification  -  writer,  high-grade  practical  man, 
thoroughly  familiar  with  woodworking  machinery  and  shop 
methods,  veneers,  foreign  and  domestic  woods  and  finishes. 
Good  executive,  highest  reference.  Address  "Box  441," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 


SITUATION  WANTED — Foreman  mechanic  nine  years 
experience,  all  makes  motor  manufacturing  and  repairing. 
Have  been  with  some  of  the  leading  concerns.  Best  refer- 
ences. Address  "J.  A.  2,"  care  The  Talking  Machine 
World,  209  South  State  St.,  Chicago,  111. 


SITUATION  WANTED— Experienced  phonograph  cabi- 
net superintendent  wishes  to  make  a  change.  Thoroughly 
familiar  with  up-to-date  methods  for  manufacturing.  Good 
executive  and  knows  how  to  get  results.  Also  first  class 
designer.  Highest  reference.  Address  "Hustler,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


SITUATION  WANTED— Awaiting  the  opportunity  to 
make  good,  collegian  (23)  unable  to  continue  studies  desires 
connection  with  concern  where  ability  and  perseverance  will 
lead  to  advancement.  Address  "Box  430,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York. 


LIVE  TALKING  MACHINE  SALESMAN— Man  with 
thorough  practical  experience  and  ability,  good  education, 
capable  to  manage  with  results,  familiar  with  bookkeeping 
and  up-to-date,  progressive  systems,  unquestionable  refer- 
ences, wants  work  inside  or  outside.  Address  "Result 
Getter,"  care  The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 


SITUATION  WANTED— Experienced  Victor  salesman, 
twelve  years,  repairing,  selling,  advertising,  complete  knowl- 
edge— best  selling  records — looking  for  position  in  Wiscon- 
sin. Best  of  references.  Address  "Record  87108,"  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


POSITION  WANTED  as  representative  for  State  of 
Michigan.  Popular  priced  universal  machine  preferred. 
Salary  and  commission.  Address  "Box  431,"  care  The  Talk- 
ing Machine  World,  373  Fourth  Ave.,  New  York. 


PRACTICAL  CABINET  SUPERINTENDENT  and  de- 
signer is  seeking  to  make  a  change.  Many  years  experience 
in  phonograph  cabinet  manufacturing.  Thoroughly  com- 
petent and  knows  how  to  get  results.  Now  employed. 
Highest  references.  Young  man.  Knows  all  the  latest 
methods.  Address  "Box  401,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


) 


POSITION  WANTED— Phonograph  repair  man,  five 
years'  experience,  wishes  position  for  inside  and  outside. 
Salary  $18  per  week.  Henry  Freedman,  1354  Fifty-seventh 
St.,  Brooklyn,  New  York. 


POSITION  WANTED— By  young  lady.  Pleasant  per- 
sonality. Exceptional  knowledge  of  Columbia  line,  wishes 
to  connect  with  progressive  Columbia  dealer  where  en- 
thusiasm for  line  can  be  demonstrated  as  valuable  sales 
assets.  Well  informed  on  musical  topics.  Understands 
advertising.  $25.00  or  salary  and  commission.  Address 
"Box  406,"  care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 


SITUATION  WANTED— Salesman  with  managerial 
duties,  competent  repairman.  Edison  Laboratory  experi- 
ence. Address  "Box  407,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


POSITION  WANTED  by  experienced  man,  seven  years 
in  the  talking  machine  business,  thoroughly  schooled  in 
salesmanship  and  with  experience  as  manager,  desires 
position  with  wholesale  or  retail  Victor  dealer.  Highest 
reference.  "Box  414,"  care  The  Talking  Machine  World, 
373  Fourth  Ave.,  New  York. 


MR.  DEALER — If  it  were  possible  to  get  in  touch  with 
a  oompetent  manager  for  your  talking  machine  depart- 
ment— one  whose  road  and  retail  experience  has  fitted 
him  to  surcharge  such  a  department  with  energy  and  move- 
ment toward  greater  success — would  you  consider  it  worth 
while  to  request  him  to  call  upon  you  at  his  expense  for 
a  personal  interview.  Awaiting  the  opportunity  to  show 
the  right  dealer  my  credentials,  address  "Box  413,"  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


POSITION  WANTED— By  two  experts  in  manufacture 
of  disc  records.  Thoroughly  familiar  with  latest  and  best 
method  of  recording,  electrotyping,  pressing  and  equip- 
ments. Address  "Box  378,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


SITUATION  WANTED— Experienced  piano  and  talk- 
ing machine  salesman  and  general  office  man  with  execu- 
tive ability,  desires  connection  with  reputable  distributor 
or  dealer.  Address  "Box  408,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


WANTED  POSITION  as  State  of  Michigan  represen- 
tative for  talking  machine.  Salary  and  commission  pre- 
ferable, best  of  references.  Want  privilege  of  carrying 
side  line.  Nothing  but  universal  machines  considered. 
Will  consider  Indiana  and  Ohio.  Address  "Box  409," 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


VICTROLA  SALESMAN  WANTS  to  make  a  change. 
Capable  of  inside  and  outside  selling.  Best  references. 
Address  "Box  410,"  care  The  Talking  Machine  World, 
373  Fourth  Ave.,  New  York. 


MANUFACTURING  POSITION  wanted  by  thoroughly 
experienced  man.  Expert  in  wax  making,  electrotyping, 
thoroughly  competent,  lateral  cut  recorder,  also  hill  and 
dale  and  good  plastic  man.  One  who  has  had  special  ex- 
perience in  Europe  and  America.  Address  "Box  411," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  N.  Y. 


WANTED  DRAFTSMAN  to  design  and  supervise  con- 
struction of  phonographs.  Good  opportunity  for  right 
party.  State  age,  experience,  etc.  Address  "Box  412," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  N.  Y. 


POSITION  WANTED — Seven  years  experience  as  sales 
correspondent,  talking  machines  and  records.  Can  pro- 
duce business.  Address  "M.  A.  11,"  care  The  Talking 
Machine  World,  220  South  State  St.,  Chicago,  I1L 


POSITION  WANTED  by  expert  in  record  end  of  talk- 
ing machine  business.  Results  to  show  that  have  no  equal 
in  .point  of  quality  of  tone.  Address  "Box  422,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


POSITION  WANTED— Competent  tuner,  player  and 
phonograph  repairman  would  like  to  locate  with  good  house 
in  or  out  of  town.  Al  references.  Address  "Box  423," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 


POSITION  WANTED— As  salesman,  three  years'  ex- 
perience, capable  of  taking  charge  of  department.  Edison 
line  preferred.  Address  "Box  424,"  care  The  Talking  Ma- 
chine World,  373  Fourth  Ave.,  New  York. 


POSITION  WANTED— Young,  married  man,  of  good 
appearance,  with  long  experience  as  piano  and  sheet  music 
salesman  desires  position  with  talking  machine  house. 
Greater  New  York  or  New  Jersey.  Address  Will  R.  Has- 
kins,  932  Gates  Ave.,  Brooklyn,  New  York. 


PLAN  TRAIN  FOR  EDISON  DEALERS 


Big  Delegation  From  Chicago  Expected  to  At- 
tend Convention  in  New  York  Next  Month 


Chicago,  III.,  June  11. — Edison  dealers  of  Chi- 
cago and  vicinity  will  leave  in  a  special  car  to 
attend  the  third  annual  convention  of  Edison 
dealers  at  the  Waldorf-Astoria  in  New  York 
City.  The  special  car  will  leave  over  the 
Michigan  Central  at  5.40  p.  m.  July  10.  On  the 
11th  the  party  will  visit  Niagara  Falls,  and 
arrive  in  New  York  on  the  morning  of  the  12th. 
Plans  are  now  being  prepared  to  unite  the  sev- 
eral special  cars  coming  from  the  West,  North- 
west and  Southwest  into  one  single  train  at 
Chicago. 


THE  TOWN  OF  N0=G00D 


A  Needle  Pointer  That  Points 
the  Way  to  Big  Profits 

The  "Sharpoint"  Phonograph  Needle  Pointer  has 
solved  the  needle  problem.  With  it  a  needle  can  be 
sharpened  in  two  seconds — less  time  than  it  takes  to 
change  it.  It  prevents  rust  and  damage  to  records 
by  dull  points. 

The  portable  holder  contains  a  composition  which 
sharpens  the  needle  point  by  jabbing  it  over  th 
needle  two  or  three  times. 

Leading  music  houses  have 
found  by  actual  test  that  a  single 
package  of  100  needles,  which 
ordinarily  require  changing  each 
time,  can  be  played  five  thou- 
sand times  by  using  "Sharpoint." 

They'll  sell  like  wildfire. 

Retails  for  50  Cents 

With  Big  Margin  of  Profit  to 
Jobbers  and  Dealers 

FREE  SAMPLE  TO  JOBBERS  ON  REQUEST 

HEINE  MANN  SELLING  AGENCY 


501-2  Foster  Bldg. 


Denver,  Colo. 


My  friends  have  you  heard  of  the  town  of  No-Good 

On  the  banks  of  the  River  Slow, 
Where  the  Some-Time-or-Other  scents  the  air, 

And  the  soft  Go-Easies  go? 

It  lies  in  the  valley  of  What's-the-Use, 

In  the  province  of  Let-Her-Slide; 
It's  the  home  of  the  Reckless-I-Don't-Care, 

Where  the  Give-It-Up's  abide. 

The  town  is  as  old  as  the  human  race. 

And  it  grows  with  the  flight  of  years; 
It  is  wrapped  in  the  fog  of  the  idlers'  dreams, 
And  its  streets  are  paved  with  discarded  schemes, 

And  are  sprinkled  with  useless  tears. 
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EDISON  FORCES  TO  RAISE  $300,000  FOR  LIBERTY  LOAN 

Starting  of  Campaign  to  Secure  Subscriptions  to  War  Loan  Marked  by  Big  Patriotic  Parade,  and 
Unveiling  of  Liberty  Torch — Edison  Tells  Employes  What  It  Is  Worth  to  Be  an  American 


WATCH 

US  GET  2 
'300,000 
DOLLARS  1! 

EDISON 
5  LIBERTY 

LOAN 
3  CLUB 

Unusual  attention  has  been  drawn  to  the  Lib- 
erty Loan  Campaign  now  closing  in  Orange, 
N.  J.,  to  raise  $300,000  through  the  workmen 
and  clerks  of  the  Thom- 
as A.  Edison  Affiliated 
Interests,  in  which  the 
lighting  of  a  liberty  torch 
on  top  of  the  Edison 
plant  was  a  feature. 

William  G.  McAdoo, 
Secretary  of  the  Treas- 
ury, who  gave  the  signal 
that  was  flashed  to  light 
the  liberty  torch,  atop 
one  of  the  Edison  buildings,  on  June  1,  recog- 
nized Mr.  Edison's  great  work  in  a  telegram 
sent  the  day  following  the  opening  of  the  cam- 
paign, which  read: 

"The  President  has  sent  me  your  telegram 
announcing  that  two  hundred  of  your  clerks  and 
workmen  organized  by  a  German-American 
subscribed  $30,000  to  the  Liberty  Loan  and 
pledged  themselves  to  raise  a  total  of  $300,000 
among  their  fellow  workmen  in  the  Edison 
laboratories.  Will  you  not  be  good  enough  to 
express  to  your  clerks  and  workmen  my  deep 
appreciation  of  this  genuine  service  of  patriot- 
ism they  are  rendering  to  their  country.  Please 
accept  for  yourself  my  warm  thanks  for  your 


June  1  was  marked  by  a  large  assemblage  of  the 
workmen,  who,  with  heads  uncovered,  watched 
the  unveiling  at  a  signal  given  by  Charles  Edi- 
son, son  of  the  inventor.  A  parade  preceded 
the  ceremonies  in  which  more  than  5,000  men 
and  girls  were  in  line,  headed  by  the  Edison 
Employes'  Band  of  forty-two  pieces.  That  night 
at  a  signal  given  by  Secretary  of  Treasury 
McAdoo  the  huge  torch  was  lighted  announcing 
that  $120,000  already  had  been  raised. 

The  opening  of  the  campaign  a  week  previous 
will  go  down  in  West  Orange  as  one  of  the 
most  intensely  interesting  public  affairs  in 
northern  New  Jersey.  Assembled  on  the  fifth 
floor  of  the  Storage  Battery  Building  were  the 
two  hundred  or  more  men  chosen  as  captains  to 
put  over  the  Edison  Liberty  Loan  subscription 
in  record  time.  Seated  at  a  long  plain  pine  table 
were  Thomas  A.  Edison,  Charles  Edison,  Will- 
iam Maxwell,  Nelson  C.  Durand  and  other 
officials  of  the  Edison  Affiliated  Interests. 

Little  formality  was  observed  in  opening  the 
campaign.  The  Edison  Band  played  a  number 
of  patriotic  tunes.    Mr.  Edison  then  spoke: 

"How  much  is  it  worth  to  you  to  be  an 
American  citizen?  How  much  are  you  willing 
to  pay  for  the  privilege  of  living  under  the  Stars 
and  Stripes?"  he  asked.  "The  fathers  of  some 
of  you  fought  to  save  the  Union;  the  great- 


way  possible.  I  am  already  doing  what  I  can 
in  a  certain  direction.  It  is  not  something  I  can 
talk  about,  but  I  am  trying  to  do  my  'bit'  for 
Uncle  Sam." 

William  Maxwell,  the  vice-president  of 
Thomas  A.  Edison,  Inc.,  and  manager  of  the 
musical  phonograph  division,  in  replying  referred 
to  the  splendid  example  Mr.  Edison  is  setting  to 
the  youth  of  the  land: 

"I  notice,"  said  Mr.  Maxwell,  impressively, 
"that  Mr.  Edison  says  he'  is  trying  to  do  his 
'bit,'  but  that  is  something  he  can't  talk  about. 
However,  I  am  going  to  say  a  few  words 
about  it.  Last  February  Mr.  Edison's  physician, 
family  and  associates  persuaded  him  to  take  a 
much  needed  rest  in  Florida.  The  railway  and 
Pullman  tickets  had  been  bought  and  paid  for. 
I  was  talking  with  Mr.  Edison  a  few  days  be- 
fore the  date  set  for  his  departure.  He  was  very 
tired  and  admitted  that  he  needed  a  rest.  It  was 
the  first  time  I  had  ever  heard  him  make  such 
an  admission.  He  was  looking  forward  to  his 
vacation  with  obvious  enthusiasm.  The  very 
next  day  word  came  from  Washington  that  a 
crisis  was  impending.  In  spite  of  the  protests 
of  his  friends,  Mr.  Edison  resolutely  said,  'The 
Florida  trip  is  off;  I  can't  go.'  Since  then  he 
has  been  working  literally  night  and  day  for 
the  government.     He  is  sparing  no  expense. 

"Mr.  Edison  is  seventy  years  old.  This  morn- 
ing he  worked  until  4  o'clock  and  was  on  the 
job  again  at  9.  Week  after  week  he  has  been 
working  eighteen  hours  a  day  for  his  country. 


Liberty  Loan   Parade  at  Edison 

patriotic  co-operation  in  this  great  piece  of 
national  and  international  financing,  the  success 
of  which  is  vital  to  our  country.  I  should  be 
most  happy  to  have  the  workmen  in  the  fac- 
tories everywhere  make  active  campaigns  among 
themselves  for  subscriptions  to  the  Liberty  Loan 
Bonds.  I  shall  immediately  consider  what  prac- 
tical means  may  be  employed  to  carry  out  the 
suggestion." 

A  human  touch  which  no  other  personality 
could  give  was  given  to  the  campaign  when 
Edison  entered  it.  It  was  not  the  amount  raised, 
it  was  the  way  Edison  intended  raising  it  that 
appealed  to  the  big  men  behind  Mr.  McAdoo. 
Here  was  a  man  in  his  seventieth  year,  fired 
with  the  enthusiasm  of  youth  mellowed  by  age, 
whose  patriotism  was  shown  in  long  hours  of 
work  each  day  devoted  to  the  service  of  his 
country.  The  $300,000  subscription  was  not 
coming  from  Edison,  who  gave  his  workmen  an 
opportunity  to  subscribe,  but  was  coming  direct 
from  the  men  who  worked  in  the  shops  and 
who  voluntarily  assumed  as  many  $50  bonds 
as  they  could  pay  for  in  weekly  payments. 

The  unveiling  of  the  Liberty  Loan  torch  on 


Plant 


Vice-President  Maxwell  Leading  the  Cheering 


Special  Sale  on  Main  Springs 

10"   x  |n  x  0.22,  per  100,  ;$2S.OO 
8£"  x  !n  x  0.21,  "    "  18.00 

The  very  best  the  American  Steel  and 
Wire  Co.  can  turn  out. 

FAVORITE  TALKING  MACHINE 
ACCESSORY  CO. 

438  Broadway  New'York 


grandfathers  of  a  few  of  you  fought  to  make 
this  a  free  nation.  Some  of  you  came  to  Amer- 
ica in  order  that  your  children  and  your  chil- 
dren's children  might  have  a  fair  chance  in  the 
battle  of  life.  They  are  saying  in  Germany 
that  the  hearts  of  the  American  people  are  not 
in  this  war.  Traitors  to  this  country  are  secretly 
working  to  that  end.  Most  of  you  here  to-night 
are  ineligible  to  military  service,  but  it  is  within 
your  power  to  help  refute  the  slander  that  has 
been  put  on  American  patriotism.  I  do  not 
believe  that  we  have  become  a  decadent  race  in 
the  last  fifty  years.  I  believe  we  are  ready  to 
make  every  sacrifice  we  are  called  upon  to  make. 

"More  than  five  hundred  thousand  of  our 
young  men  will  soon  be  risking  their  lives  be- 
neath the  Stars  and  Stripes  on  the  battlefields 
of  Europe.  They  will  offer  the  greatest  sacrifice 
which  a  man  can  offer  to  his  country.  What 
sacrifice  are  you  willing  to  make?  Will  you 
pay  what  it  is  worth  to  you  to  be  an  American 
citizen?  The  first  volley  fired  by  the  United 
States  in  this  war  will  be  a  volley  of  silver  bul- 
lets. Will  you  help  mould  these  bullets?  Your 
country  asks  but  one  thing  of  you  now.  She 
offers  you  the  best  security  in  the  world  and 
asks  you  to  lend  her  what  you  can  afford.  If 
you  can  afford  only  a  dollar  a  week,  your  coun- 
try will  still  be  grateful  to  you. 

"You  have  met  here  to-night  virtually  to  ar- 
range a  loan  to  your  government.  Meetings  of 
this  sort  have  a  deeper  significance  than  similar 
meetings  of  bankers.  The  fact  that  you  have 
gathered  here  to-night  to  devise  ways  and  means 
of  raising  money  for  the  government  among 
your  fellow  employes  shows  that  your  hearts 
are  in  the  war  and  that  you  will  at  all  times  be 
ready  to  do  your  duty,  no  matter  what  that  duty 
may  be.    I  will  co-operate  with  you  in  every 


"Mr.  Edison  will  join  the  rest  of  us  in  sub- 
scribing to  the  Liberty  Loan.  He  has  spent 
and  will  continue  to  spend  large  sums  of  money 
in  the  research  work  he  is  doing  for  the  gov- 
ernment. He  will  pay  a  large  amount  in  taxes 
to  the  government.  I  might  say  at  this  point 
that  whereas  many  other  manufacturers  have 
sent  representatives  to  Washington  to  oppose 
various  forms  of  war-time  taxation  which  they 
believe  to  be  unjust,  and  which  probably  were 
unjust,  Mr.  Edison  has  refused  to  permit  any  of 
his  industries  to  offer  one  word  of  protest  to 
any  form  of  taxation  which  the  government  has 
proposed.  That  is  what  Mr.  Edison  has  done 
and  will  do  in  a  financial  way;  but  all  of  that 
fades  into  relative  insignificance  when  you  think 
of  his  nightly  vigils  day  after  day,  week  after 
week  and  month  after  month,  in  which  he  taxes 
his  brain  and  body  to  the  very  limit  of  his 
endurance  in  the  service  of  his  country.  That's 
what  Mr..  Edison  thinks  it  is  worth  to  be  an 
American."  Evidently  the  Edison  people  have 
the  right  spirit — the  spirit  of  achievement,  that 
never  fails  to  win  out. 


M.  C.  PERKINS  BECOMES  MANAGER 

M.  C.  Perkins,  connected  with  the  sales  divi- 
sion of  the  Columbia  Graphophone  Co.  for  a 
number  of  years,  has  been  appointed  manager  of 
the  company's  wholesale  division  at  Springfield, 
Mass.  Mr.  Perkins  is  thoroughly  familiar  with 
the  requirements  of  Columbia  dealers,  and  his 
past  experience  will  enable  him  to  render  valu- 
able co-operation  to  the  retailers  in  his  terri- 
tory. For  the  past  few  years  he  has  been  chief 
clerk  at  the  Columbia  wholesale  establishment 
at  83  Chambers  street,  New  York,  where  he 
was  very  popular. 
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In  Our  New  Home— Ready  For 

Real  Pathe  Service! 

Pathe  business  has  "come  into  its  own"  with  a  whirl- 
wind rush  !  The  phonograph  with  the  MARVELOUS 
SAPPHIRE  BALL  and  the  Records  THAT  DO  NOT 
WEAR  OUT  are  "coming  across"  so  BIG  that  the 
phonograph  world  is  gasping  with  amazement ! 


Here's  Ourj 
Big  New 
4 -Story 

Exclusive  Pathe  Home  to  Keep  Pace 
With  the  Mighty  Pathe  Growth. 

Ready  to  give  real  service! 

Twenty-five  carloads  of  Pathephones  already 
stocked  and  more  on  the  road! 

One  solid  floor  of  record-racks  with  a  capacity  of 
250,000  records — and  already  nearly  filled  to  take  care 
of  immediate  business. 

The  greatest  Pathe  distributing  facilities  in  the 
world. 

Ready  to  give  you  service  that's  100  per  cent,  on  the 
job! 

Every  Pathe  Record  when  you  want  it  and  as  many 
of  it  as  you  want! 

Every  Pathe  machine  when  you  want  it  and  in  every 
finish! 

Quick,  sure,  Johnny-on-the-spot  service — the  kind 
you  have  dreamed  about  but  never  had. 


A  Golden  Tip! 

Tie  up  with  PATHE! 

Tie  up  with  PITTSBURGH  PATHEPHONE 
CO.  SERVICE! 

Tie  up  with  the  machine  and  records  that  are 
quickly  and  surely  getting  an  unshakable  hold  on 
the  talking  machine  business  of  America ! 


PITTSBURGH  PATHEPHONE  CO. 


963  Liberty  Avenue 


PITTSBURGH,  PA. 
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BRUNSWICK  PHONOGRAPHS  ATTRACT  ATTENTION  AT  SHOW 


Jamestown,  N.  Y.,  June  4. — At  the  recent  Fur- 
niture Show,  held  in  the  Armory,  this  city,  one 
of  the  most  attractive  exhibits  was  that  of  the 


Exhibit  of  Brunswick  Phonographs  at  Furniture  Show 


Brunswick-Balke-Collender  Co.,  of  29  West 
Thirty-second  street,  New  York.  The  com- 
plete line  of  Brunswick  phonographs,  including 
all  the  various  models, 
was  on  exhibition,  and 
many  furniture  dealers 
who  attended  the  show 
arranged  to  handle  the 
Brunswick  line. 

The  exhibit  was  in 
charge  of  J.  J.  Brophy 
and  L.  J.  Farrell,  both 
of  whom  are  well 
known  to  the  trade. 
At  the  coming  Furni- 
ture Show,  to  be  held 
in  New  York  on  July 
9,  the  full  Brunswick 
line  will  also  be  ex- 
hibited. The  photo- 
graph herewith  shows 
the  very  artistic  booth 
occupied  by  the  Bruns- 
wick concern  at  the 
Furniture  Show  here. 


H  mm 


OPEN  HANDSOME  QUARTERS 

Providence,  R.  I.,  June  8. — The  Tilden-Thurber 
Co.,  of  this  city,  one  of  the  leading  retail  insti- 
tutions in  New  England,  has  just  opened  new 
Victor  and  piano  warerooms  occupying  the  third 
Moor  of  the  Lapham  Building.  The  company 
now  has  one  of  the  finest  talking  machine  de- 
partments in  the  East  and  is  planning  to  start 
an  aggressive  campaign  in  behalf  of  the  Victor 
products.  Particular  attention  will  be  paid  to 
the  development  of  the  high  priced  business  and 
the  company's  clientele  will  undoubtedly  wel- 
come the  dealers'  innovations  to  be  introduced. 


RESULTS  FROM  WORLD  ADVERTISING 

Acknowledged  by  Formal  Vote  of  the  Mutual 
Talking  Machine  Co.,  Who  Re-Elect  Officers 
for  Ensuing  Year — Some  New  Specialties 


100  LOUD  PLAYING 


For  Use  on  all  DISC  TALKING  MACHINES 


"The  Needle  they  come  back  for 
and  pay  the  price,  10c." 

HIGHEST  GRADE 
EVER  MADE 


New  York  Disc  Needle  Co. 

287  BROADWAY 
NEW  YORK 


The  Mutual  Talking  Machine  Co.,  New  York 
manufacturers  of  tone  arms  and  sound  boxes, 
held  its  first  annual  stockholders'  meeting  on 
June  7  and  re-elected  the  following  officers: 
President,  William  Phillips;  secretary,  H.  Segal; 
treasurer,  M.  Richmond.  The  business  reports 
submitted  for  the  past  year  were  very  Satisfac- 
tory, and  the  stockholders  were  impressed  with 
the  fact  that  the  company's  products  were  being 
used  by  prominent  manufacturers  throughout 
the  country. 

Included  in  the  reports  was  a  resume  of  the 
results  received  from  the  advertising  campaign 
conducted  in  the  columns  of  The  Talking  Ma- 
chine World  during  the  past  six  months.  Mr. 
Phillips  stated  that  The  World  had  been  an 
invaluable  factor  in  developing  the  company's 
business,  for  in  addition  to  receiving  inquiries 
from  its  advertising  in  this  publication  from  all 
parts  of  this  country,  letters  had  also  been  re- 
ceived from  South  America,  Spain  and  Japan.  A 
vote  of  appreciation  was  extended  to  The  World 
for  its  assistance,  and  it  was  decided  to  materi- 
ally increase  the  company's  advertising  in  The 
Talking  Machine  World  during  the  coming  fall. 

The  Mutual  Talking  Machine  Co.  has  placed 
on  the  market  a  new  tone  arm  and  sound  box 
which  is  meeting  with  great  success  and  ar- 
rangements have  also  been  made  to  improve  its 
entire  line  of  tone  arms  and  sound  boxes. 


BOOKING  SOME  LARGE  ORDERS 

"Our  sales  during  the  past  few  months  have 
kept  up  very  well,"  said  Philip  A.  Ravis,  vice- 
president  of  the  New  York  Album  &  Card  Co., 
New  York.  "We  have  been  receiving  large  or- 
ders for  our  green  stock  envelopes  and  delivery 
envelopes,  and  have  enlarged  this  department 
of  our  plant  in  order  to  handle  this  business. 
Nyacco  album  sales  are  showing  a  substantial 
increase  over  last  year,  and  from  all  indica- 
tions dealers  are  preparing  for  an  active  trade." 


MAGNET  DECALCOMANIE  NAMEPLATES 


FOR  TALKING  MACH|NE 
CABINETS  Etc 


Pi 


soil®  nnr 
Kffl(gEIKI®EIGyWEu 

m  9S0JB  BV7  a 


ORIOLA 

The 

Quality 


Machine  De  Luxe 

Beautiful  MahoganyCabinet,  same  finish 
inside  as  outside.  45  inches  high, 
2\Yz  wide,  2\y2  deep.  High -  grade, 
double-spring,  worm-gear  motor,  noise- 
less winding  and  running.  Universal 
tone-arm,  playing  all  records  without 
an  .-"tuchment. 


This  is  another  of  our  new 
types,  ranging  in  price  from 
$25  to  $200  list.  Write  for 
catalog  and  discounts. 


We  can  furnish 

MOTORS, 
TONE-ARMS, 
SOUND-BOXES, 
CABINETS,  etc. 

and  can  also  assemble 
complete  machines. 


Metropolis 
Sales  Company 

27  Union  Square 
NEW  YORK  CITY 


Pamphlets  with  fac- simile  illus- 
trations and  prices  mailed 
on  request. 

GEO.  A.  SMITH-SCHIFFLIN  CO. 

136  Liberty  Street,  New  York  City 
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IMPORTANCE  OF  DIE-CASTING  IN  THE  "TALKER"  TRADE 

By  E.  N.  DALLIN,  President  Acme  Die-Casting  Corp.,  Brooklyn 


elbow.  The  first  to  devise  a  means  of  meeting 
this  requirement  was  the  H.  H.  Franklin  Mfg. 
Co.,  who  produced  a  tone  arm,  the  inner  con- 
struction of  which  is  shown  in  one  of  the  ac- 
companying illustrations.     This  same  construc- 


E.  N.  Dallin,  president  of  the  Acme  Die- 
Casting  Corp.,  in  speaking  to  The  World  re- 
cently in  regard  to  the  die-casting  situation  at 
the  present   day,   expressed   himself  as  being 


Acme  tone  arm  casting  show- 
ing core  drawn  on  an  arc 


much  pleased  with  conditions  as  he  found  them 
and  predicted  an  equally  bright  future.  Mr. 
Dallin  spoke  at  length  from  long  experience 
about  the  construction  of  die-castings  for  pho- 
nograph parts,  mean- 
while illustrating  his 
various  points  from 
the  actual  castings 
he  had  on  hand.  He 
said  in  part: 

"I  believe  that  the  Sound  box  and  elbow  in  one 
service  rendered  the  piece.    Acme  design 

trade  by  the  engineering  department  of  the 
Acme  Die-Casting  Corp.  is  largely  responsible 
for  the  wide  use  of  die-castings  in  the  industry 
to-day.    Some  years  ago  when  brass  tubing  was 


meet  the  abnormal  conditions  brought  on  by 
the  war,  our  staff  set  out  to  solve  the  problem 
of  reducing  the  high  cost  of  machining  brass 
parts  and  tubing  and  were  the  first  to  produce 
a  complete  die-cast  tone  arm  and  sound  box 
assembly  with  an  effec- 
tive record  weight  not 
exceeding  five  and  one- 
h  a  1  f  ounces.  Prior  to 
that  time  it  had  been 
thought  that  die-castings 
could  not  be  made  light 
enough  to  accomplish  this 
result. 

,  Old    tone   arm  elbow 

It  has  been  our  con-     construction.  Note  the 

Stant     purpose     to     assist  sharp  corner 

the  various  manufacturers  in  designing  and  con- 
structing parts  with  the  view  to  making  possi- 
ble the  lowest  cost  and  most  effective  applica- 
tion of  the  advantages  and  economies  of  the 
die-casting  process. 


Ul 


Tone  arm  first  pro- 
duced by  the  H.  H. 
Franklin  Mfg.  Co. 
Part  shown,  however, 
is  an  Acme  die- 
casting 


cheap  and  easily  secured  and  when  parts  used 
by  the  trade  were  simple  in  design  and  more 
easily  produced,  die-castings  were  used  prin- 
cipal!}' for  sound  boxes  and  small  parts.  To 


Acme  die-cast  tone  arm  eliminating  the  sharp  corner  and 
producing  smooth   and  unconstricted  tone-chamber 

"Elbows  for  tone  arms  have  always  been  cast 
with  a  sharp  angle  in  the  bend  as  shown  in  the 
illustration.  This  was  thought  necessary  by 
the  die  construction  which  requires  cores  to  be 
pulled  in  a  straight  line  and  makes  it  impos- 
sible to  cast  undercuts  which  are  presented  if 
the  angle  is  rounded  instead  of  sharp.  Phono- 
graph experts,  however,  soon  demanded  a 
rounded  even  tone  chamber  in  the  tone  arm 


AT  LAST 

An  Attractive  Cabinet  Phono- 
graph— containing  features 
usually  found  in  the  high 
priced  machines — selling  at 
a  figure  that  places  it  within 
the  reach  of  everyone. 

Specifications : 

Universal  tone  arm.  Plays  any  record. 
Excellent  tone.     Worm  driven  motor. 

Stands  36  inches  high,  closed. 
Mahogany  finish.         Beautiful  design. 
Cabinet  for  records. 

This  wonderful  machine  fits  in  with  any  line. 
It  positively  sells  itself. 

i 

Dealers  should  act  quickly. 
Write  for  Catalog 

LYRIAN  PHONOGRAPH  CO. 

DEPT.  T. 

7  SOUTH  STREET  CINCINNATI,  O. 


Compound  elbows 
tion  has  been  followed  by  the  Acme  Die-Casting 
Corp.  as  well  as  by  others  in  the  die-casting 
industry,  but  did  not  fully  meet  the  needs  of 
all  manufacturers  because  it  required  a  sub- 
stantial taper  in  the  elbow. 

"Our  engineers  thereupon  devised  a  new  con- 
struction which  produced  a  tone  arm  similar 
to  that  produced  by  a  straight  piece  of  tubing 
bent  into  an  elbow  having  no  sharp  corner  and 
no  constricted  tone  chamber  and  being  without 
taper  in  the  elbow.  Another  Acme  tone  arm 
construction  is  shown  in  the  curved  tone  arm 
in  which  the  core  is  drawn  on  an  arc. 

"Our  ingenuity  is  constantly  being  tested  by 
the  trade  in  the  production  of  difficult  parts, 
many  of  which  seem  almost  impossible  of  ac- 
complishment. Among  these  are  some  of  the 
complicated  compound  elbows  sometimes  re- 
quired in  tone  arm  construction  to  get  the 
proper  position  and  location  for  the  sound  box. 

"The  same  engineering  skill  and  experience 
applied  to  the  design  of  parts  and  dies  have 
been  used  in  our  production  departments.  Here- 
tofore tone  arms,  usually,  were  made  with  gates 
which,  when  ground,  showed  holes  and  pit 
marks.  By  a  patented  construction,  our  tone 
arms  are  now  being  produced  without  gates, 
and  are  guaranteed  free  from  pits  and  holes  and 
of  highest  quality  of  workmanship  and  finish. 

"The  approval  of  the  trade  of  our  ingenuity 
and  service  is  registered  in  the  enormous  use 
of  Acme  die-castings.  We  have  found  that 
imitation  is  the  sincerest  flattery. 

"About  two  years  ago  the  Acme  Die-Casting 
Corp.  first  published  the  use  of  agitators  in  its 
die-casting  machines  to  maintain  a  constant 
formula  of  metal  and  keep  the  metal  clean 
and  free  from  oxides.  At  the  same  time  it 
published  the  advantages  to  be  gained  by  the 
use  of  their  high  pressure  automatic  casting- 
machines  as  against  the  use  of  hand-operated 
pressure  machines  which  are  generally  used  by 
the  trade.  Our  process  is  being  fully  covered 
by  patents  and  could  not  be  used  by  any  other 
company  unless  it  rebuilt  its  entire  die  equip- 
ment. 

"Our  laboratory  work  is  of  a  high  order  in 
the  development  of  the  finest  alloys  and  a  very 
careful  check  by  analysis  is  made  of  all  metals 
bought  and  used.  Scientific  methods  have 
been  closely  followed  in  our  cleaning  depart- 
ment in  the  way  the  fins  and  gates  are  cleaned 
from  the  castings.  High  priced  labor  is  em- 
ployed in  important  operations  to  avoid  any  pos- 
sible injury  to  the  parts.  Our  entire  plant-  as 
well  as  more  particularly  the  inspection  and 
shipping  departments  are  under  the  direct  guid- 
ance of  an  eminent  expert  in  factory  efficiency 
and  cost  accounting.  Many  original  ideas  have 
been  worked  out  by  him,  making  possible  a  high- 
ly satisfactory  service  to  users  of  die-castings." 
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Trade  Conditions  Changing  Almost  Constantly, 
and  Results  in  Some  Depression  in  Talking 
Machine  Circles — Necessary  Materials  Not 
Only  Greatly  Advanced  in  Cost,  But  Are  Al- 
most Unobtainable — Cost  of  Labor  Prohibitive 
— Manufacturers  Keeping  Up  Courage  in  Face 
of  Difficulties — Development  of  British  Export 
Trade — Personal  Items  and  Trade  Changes  of 
Interest — Banks  Financing  Trade  Ventures — 
Question  of  National  vs.  International  Music 
— The  Stock  Replacement  Problem — What  the 
New  Record  Lists  Have  to  Offer — Other  News 


London,  E.  C,  England,  May  28. — Conditions 
in  trade  circles,  this  side,  change  almost  each 
week.  The  outlook  one  day  may  seem  the  very 
opposite  the  next.  Human  nature  is  much  the 
same  all  the  world  over;  it  is  swayed  backwards 
and  forwards  as  the  influence  of  the  day's  events 
dictate,  and  often  so  reflected  in  man's  commer- 
cial outlook,  with  sometimes  none  too  satisfac- 
tory a  results  If  that  be  true,  it  may  to  an 
extent  explain  the  symptomatic  depression  which 
has  thrown  its  mantle  over  the  gramophone 
trade  situation.  Lest  it  be  inferred  that  trade  is 
abnormally  bad,  let  me  hasten  to  correct  such 
an  impression.  As  a  matter  of  good  fact,  sales 
continue  to  maintain  a  pretty  fair  standard,  the 
record  demand  being  quite  satisfactory  in  the 
circumstances.  What  is  it  then  that  provokes 
such  dismally  expressed  remarks  as  one  hears 
concerning  business  and  other  things?  The 
answer  is  a  real  and  tangible  one.  It  is,  in  a 
few  words,  not  lack  of  trade,  but  lack  of  a 
legitimate  profit  in  conducting  that  trade.  In 
particular,  I  refer  to  the  sale  of  records.  What 
is  the  position?   Soon  after  war  commenced  that 


bugbear  of  the  trade,  the  shilling  record,  unos- 
tentatiously departed,  we  hope,  for  good. 
Record  manufacturers  then  concentrated  upon 
increasing  the  quality  and  generally  speeding  up 
the  value  and  service  of  good  10-inch  double 
discs  at  the  price  of  eighteenpence.  In  time  this 
price  became  recognized  as  the  standard  one, 
at  any  rate  it  struck  a  good  average  figure,  below 
which  no  reputable  record  was  obtainable.  On 
this  basis,  each  section  of  the  trade  concerned, 
i.  e.,  manufacturer,  wholesaler  and  dealer, 
secured  a  fairly  even  and  satisfactory  margin  of 
profit.  At  the  time  the  values  of  labor  and 
materials  were  little  above  normal,  insufficiently 
so  anyway  to  seriously  affect  manufacturing 
and  selling  costs.  But  within  the  last  eighteen 
months  values  have  steadily  risen  all  along  the 
line.  Shellac  has  gone  up  hundreds  per  cent., 
and  proportionately  so  with  other  record  in- 
gredients. Even  at  a  considerably  enhanced 
price,  copper  and  steel  are  almost  unobtainable. 
The  same  applies  to  such  pre-war  insignificant 
items  as  packing  cases  and  material.  So  also 
with  the  railway  and  other  transport  of  goods 
charges.  So  also  in  everything.  In  this  regard, 
too,  the  cost  of  labor  is  quite  prohibitive.  The 
old,  experienced  hands  are  replaced  by  substi- 
tutes, who,  while  receiving  higher  wages,  turn 
out  a  less  number  of  "passed"  records.  With  these 
attributes  considered  in  conjunction  with  a  hun- 
dred-and-one  extra  expenditures  connected  with 
manufacture,  it  will  be  readily  appreciated  that 
increased  factory  costs  are  such  as  to  justify  the 
trade  in  asking  the  public  to  pay  more.  It  is, 
however,  only  recently  that  any  serious  attempt 
has  been  made  to  put  enhanced  prices  into  force. 
Manufacturers  have  generally  refrained  from  so 


doing,  until  now,  for  the  very  cogent  reason  that 
unanimity  was  lacking.  The  question  gave  rise 
to  such  diversity  of  opinion  that  by  the  dictates 
of  competition  the  matter  remained  in  abeyance. 
As  I  said  in  these  columns  last  October,  so  I 
say  to-day,  that  the  trade  is  more  than  justified 
by  reason  of  the  greatly  enhanced  cost  of  manu- 
facture, in  charging  the  public  at  least  sixpence 
extra  per  record.  As  it  is,  two  manufacturers 
have  taken  the  bull  by  the  horns  and  gone  as 
far  as  they  reasonably  can  without  the  partici- 
pation of  competitive  houses,  by  raising  the  re- 
tail price  to  twentypence.  Even  this  courageous 
action  is  the  subject  of  adverse  criticism  by 
those,  be  it  noted,  who  seek  to  take  advantage 
of  it.  Such  is  life.  It  brings  us  to  the  opening 
sentences  of  our  leader  and  connects  up,  in  a 
great  measure,  the  reason  for  that  depression  of 
which  we  spoke.  In  the  ranks  of  the  gramo- 
phone trade  exists  a  feeling  of  uncertainty  and 
dissatisfaction.  To  our  mind  it  can  only  be 
dissipated  by  joining  hands  with  those  who  work 
for  the  common,  and  in  consequence,  the  best 
interests  of  the  whole  trade.  I  speak  frankly; 
it  is  the  only  thing  to  do.  And  I  say  that  all  the 
fine  talk  about  business  after  the  war  is  simply 
nothing  but  wasted  words  and  wasted  ink,  while 
such  wretched  disunion  as  I  have  mentioned 
exists.  Though  the  present  exigencies,  broadly 
speaking,  affect  all  manufacturers  alike;  though 
each  will  have  the  same  battles  to  fight  after 
the  war;  though  all  are  animated  with  the  same 
desire  to  place  a  great  British  industry  to  the 
fore;  though,  in  consequence  thereof,  manufac- 
turers are  all  in  the  same  boat,  I  am  bound  to 
say  the  course  of  the  boat  is  anything  but  full 
(Continued  on  page  124) 


'His  Master's  Voice' 

— the  trade-mark  that  is  recognized 
throughout  the  world   as  the 

HALL-MARK  OF  QUALITY 


'His  Master's  Vote 


Copyright 


This  intensely  human  pic- 
ture stands  for  all  that  is 
best  in  music 

— it  is  the  "  His  Master's  Voice  " 
trade-mark,  and  it  brings  to  you, 
no  matter  where  you  are,  the 
very  best  music  of  every  kind, 
sung  and  played  by  the  world's 
greatest  artists  —  the  greatest 
singers,  pianists,   violinists,  or- 
chestras and  bands — all  enshrined 
in  the  unequalled  "  His 
Master's  Voice  " 
records 


Branches 


Agencies 


DENMARK:      Skandlnavlsk  Grammophon-Aktl- 

eselskab,  Frlhavnen,  Copenhagen. 

FRANCE:  Cle.  Francalse  du  Gramophone,  115 
Boulevard  Richard  Lenoir,  Place  de  la  Repub- 
Uque,  Paris. 

SPAIN:  CompaEla  del  Gramofono,  56-58  Balmes, 
Barcelona. 

SWEDEN:  Skandlnavlska  Grammophon-Aktle- 
bolaget,  Drottnlng  Gatan  No.  47,  Stockholm. 

RUSSIA:  The  Gramophone  Co.,  Ltd.,  45,  Nevsky 
Prospect,  Petrograd  (Petersburg) ;  No.  1 
Solyanka,  Solyanol  Dvor,  Moscow;  9,  Golovlnsky 
Prospect,  Tlflls;  Nowy-Swtat  30,  Warsaw;  83, 
Alexandrowskaya  Dlltsa,  Riga;  11  Mlchatlovskaya 
Ulltsa,  Baku. 

INDIA:  The  Gramophone  Co.,  Ltd.,  139,  Bal- 
llaghattn    Road,   Calcutta;   7,    Bell    Lane,  Fort, 

Bombay. 


Great  Britain  : 


AUSTRALIA:  S.  Hoffnung  &  Co.,  Ltd.,  Sole 
Concessionaries  of  The  Gramophone  Company, 
Limited,  163,  Pitt  Street,  Sydney. 

NEW  ZEALAND:  Gramophonlum,  Ltd.,  118-120 
Victoria  Street,  Wellington. 

SOUTH  AFRICA:  Darter  &  Sons,  Post  Bos  174, 
Capetown;  Mackay  Bros.,  Post  Box  251,  Johannes- 
burg; Mackay  Bros.  &  McMahon,  Post  Box  419, 
Durban;  Ivan  H.  Haarburger,  Post  Box  100, 
Bloemfonteln ;  Franz  Moeller,  Post  Box  108,  Bast 
London;  B.  J.  Ewlns  &  Co.,  Post  Box  86,  Queens- 
town;  Handel  House,  Klmberley;  Laurence  & 
Cope,  Post  Box  132,  Buluwayo;  The  Argus  Co., 
Salisbury. 

EAST    AFRICA:      Bay  ley    &    Co.,  Lourenio 

Marques. 

HOLLAND:  American  Import  Co.,  22a,  Amaterd 

Veerkade,  The  Hague. 

ITALY:   A.  Bossl  &  Co.,  Via  Oreflcl  2,  Milan. 

EGYPT  (Also  for  the  Soudan,  Greece  and  the 
Ottoman  Empire):    K.  Fr.  Vogel,  Post  Box  414, 

Alexandria. 


The  Gramophone  Company,  Ltd. 
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straight  ahead.  With  the  god  of  false  pride  and 
petty  jealousy  at  the  helm,  it  can  never  be  other- 
wise. Without  detriment  to  the  fundamental 
principles  of  competition,  I  maintain  that  gramo- 
phone manufacturers  can,  if  they  will,  work 
collectively  towards  a  common  goal.  If  they 
would  win  the  war  after  the  war,  it  is  surely 
urgently  advisable  to  start  now  on  a  founda- 
tion that  shall  have  no  room  or  place  for  di- 
vergent actions  in  questions  and  difficulties  com- 
mon to  all.  I  am  not  suggestkig  anything  in 
the  nature  of  a  combine  or  trust,  but  I  want 
to  see  established  a  British  gramophone  trade 
monopoly  against,  in  my  opinion,  the  otherwise 
sure  inroads  of  our  present  enemies,  to  whose 
methods  of  competition  is  due  the  unenviable 
position  of  our  industry  to-day.  As  we  are  of 
one  family,  let  us  be  so  guided  in  our  future 
trade  actions  for  the  common  weal  of  an  indus- 
try whose  fate  is  solely  in  our  own  keeping. 
The  post-war  prospects  will  then  be  bright 
with  a  glorious  result. 

British  Export  Trade  Development 
In  these  columns  I  have  repeatedly  drawn 
attention  to  the  officially  expressed  advice  to 
British  musical  instrument  manufacturers  that 
they  should  concentrate  upon  developing  ex- 
port trade  to  a  greater  extent  than  hitherto.  It 
must  be  recognized  that  Gramophone  firms  have 
not  altogether  neglected  the  many  opportunities 
of  recent  times  which  have  arisen  for  the  trade 
cultivation  of  colonial  and  foreign  markets. 
Nevertheless  there  is  much  room  for  improve- 
ment. The  present  conditions,  ipso  facto,  do 
not,  of  course,  make  for  a  free  trade  intercourse, 
but  the  fact  remains  that  in  these  days  of  in- 
surance facilities  there  is  really  no  excuse  on 
the  grounds  of  shipping  risks  of  neglecting  to 
foster  export  trade  by  all  available  means.  Apart 
from  this  difficulty  we  do  not  overlook  the  sev- 
eral other  problems  which  present  themselves 
from  time  to  time.  There  is  no  occasion  to  re- 
capitulate them  here,  for  by  experience,  British 
manufacturers  are  all  foo  painfully  aware  of 
their  intricacy.  But  we  venture  to  assert  that, 
taken  individually,  there  are  few,  if  any,  diffi- 
culties connected  with  export  trade  which  are 
not  capable  of  solution.  The  matter  is  undoubt- 
edly one  that  demands  special  study.  It  should 
be  the  work  of  one  intelligent  man  in  each  com- 
pany to  specialize  in  this  branch  of  his  com- 
pany's business.  The  present  haphazard  methods 
which  exist  neither  make  for  a  good  policy  nor 
satisfactory  results.  We  do  not  speak  without 
knowledge,  having  in  mind  that  at  least  two 
record  houses  have  adopted  the  policy  of  put- 
ting a  live  man  in  charge  of  the  export  depart- 
ment, with  the  result,  as  we  have  reason  to  be- 
lieve, that  these  two  firms  above  are  responsible 
for  at  least  50  per  cent,  of  the  total  Gramo- 
phone exports  from  this  country.  This  is  a 
point  worth  noting,  especially  in  view  of  the  re- 
cent pronouncement  of  the  Music  Trades'  In- 
dustry Committee.  What  this  committee  have 
to  say  is  crowned  with  official  authority,  it  hav- 
ing  been    recognized   by   the   government  as 


representing  the  Gramophone  industry.  We 
cannot  do  better  than  publish,  in  part,  as  here- 
under, from  circular  letters  recently  dispatched 
by  the  committee  to  British  Gramophone 
houses. 

"I  am  instructed  by  the  committee  to  inform 
you  as  to  the  conditions  under  which  the  Board 
of  Trade  (Restriction  of  Imports  Department) 
are  continuing  to  allow  the  importation  of  essen- 
tial component  parts  for  the  manufacture  of 
musical  instruments.  You  remember  that  the 
committee  secured  from  the  Board  of  Trade  a 
concession  of  124  shipping  tons  per  month  from 
America  for  the  importation  of  parts.  Owing 
to  the  shortage  in  shipping  that  concession  was 
recently  reduced  to  eighty  tons  per  month,  and 
the  Swiss  concession  to  50  per  cent,  of  the  out- 
standing balance,  and  an  important  condition 
attaches  to  the  concession.  The  committee  are 
not  satisfied  with  the  amount  of  export  trade 
done  in  1916  in  comparison  to  the  total  output 
of  the  trade,  and  it  has  been  stipulated  that  60 
per  cent,  of  the  manufacturers'  output  shall  be 
exported  and  only  50  per  cent,  devoted  to  the 
requirements  of  the  home  trade.  The  claims  of 
the  National  Service  Scheme  may  still  further 
curtail  the  supply  of  musical  instruments  to  the 
home  trade,  and  any  further  claims  on  the  in- 
dustry will  be  duly  communicated  to  you.  The 
commitee  urges  upon  you  to  do  all  that  is  pos- 
sible to  increase  your  export  trade.  The  supply 
houses  which  are  entitled  to  licenses  to  import 
component  parts  will  receive  instructions  to  give 
priority  to  those  firms  that  are  concentrating 
on  exports,  and  your  future  supplies  will  ma- 
terially depend  on  your  agreeing  to  increase 
your  export  trade  to  the  required  amount.  It 
should  always  be  borne  in  mind  that  the  only 
reason  why  the  trade  was  considered  at  all  upon 
the  imports'  concession  was  export  trade.  If 
the  trade  is  to  continue  to  exist  during  the  war, 
export  trade  must  be  vastly  increased." 

Here  then  is  a  clear  indication  of  the  line  of 
action  which  should  be  taken  by  British  Gramo- 
phone firms.  And  the  method?  There  is  only 
one  answer,  and  that  is  publicity.  Oversea 
buyers  are  merely  awaiting  a  lead  and  it  is  up  to 
us  to  give  that  lead  by  every  encouragement  in 
our  power.  The  connecting  link  is  good  adver- 
tising. If  we  recommend  the  media — and  what 
better  for  export  trade,  than  this  trade  journal? 
— it  is  because  advertisers  the  world  over  are 
getting  good  results  from  their  expenditures 
with  us.    Need  we  say  more? 

Oversea  Trade  Prospects 

At  the  Intelligence  Branch  of  the  Board  of 
Trade,  Basinghall  street,  E.  C,  British  firms 
desirous  of  developing  oversea  trade  may  glean 
much  useful  information  and  practical  help. 
Lists  may  be  inspected.  A  large  number  of 
firms  have  applied  for  interviews  with  the  trade 
commissioner  for  Canada,  who  is  now  in  the 
United  Kingdom  on  an  official  Visit. 

In  Spain  and  Portugal  special  trade  inquiries 
have  been  started,  and  arrangements  made  for 
the  exhibition  in  various  trade  centers  of  sam- 
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pies  of  foreign  goods  which  compete  with  Brit- 
ish goods  in  important  foreign  markets. 

Death  of  a  Prominent  Gramophone  Trader 

The  news  of  the  death  of  Emile  Rink,  direc- 
tor of  the  International  Talking  Machine  Co., 
Ltd.,  has  taken  the  trade  by  surprise,  though 
those  acquainted  with  the  effects  of  his  recent 
internment  in  Germany  feel  that  the  hardships 
he  then  underwent  is  in  a  great  measure  re- 
sponsible for  his  premature  end.  In  Mr.  Rink 
the  trade  loses  one  of  its  best  friends. 

Zonophone  Advertising  Manager  Joins  Up 

After  being  rejected  some  time  ago,  Mr.  E.  B. 
Baxter,  advertising  manager  of  the  British  Zono- 
phone Co.,  Ltd.,  has  been  re-examined  and  found 
medically  fit  to  join  the  forces.  God  speed,  and 
all  good  wishes  for  an  early  return  to  his  civilian 
duties  is  the  wish  of  us  all! 

Records  of  American  Airs 

The  Invicta  Record  Co.,  manufacturers  of 
"Guardsman"  records,  celebrated  the  entry  of 
America  into  the  war  by  issuing  a  record  of 
American  airs,  introducing  "Marching  Through 
Georgia,"  "Dixie,"  "Arkansas  Traveler,"  "Yankee 
Doodle,"  "Red,  White  and  Blue,"  "The  Star 
Spangled  Banner,"  and  other  patriotic  airs.  The 
record  was  played  by  H.  M.  Scots  Guards  Band, 
and  the  enormous  demand  by  the  public  proved 
the  popularity  of  the  U.  S.  A.  with  the  populace 
of  the  "Old  Country,"  not  to  mention  the  "boys" 
of  the  navy  and  army,  who  purchased  the  record 
with  avidity.  Shipments  of  this  record  are 
being  sent  all  over  the  world. 

The  Honorable  Artillery  Co.  in  London  (who 
have  American  connections)  marched  past  the 
American  Embassy  in  London,  a  few  days  after 
America  declared  war  on  Germany,  playing 
"Hail  Columbia,"  "Stars  and  Stripes  Forever." 
Mr.  Page  stood  on  the  balcony,  beside  the 
American  flag,  and  acknowledged  the  "pretty 
incident." 

Magnificent  records  of  this  band  are  to  be 
found  on  the  list  of  "Guardsman"  records,  and 
should  sell  readily  in  America,  where  the  "H. 
A.  C."  (who  by  the  way  dates  back  to  1640  A. 
D.)  have  a  very  large  number  of  admirers. 

The  London  City  and  Midland  Bank.,  Ltd., 
announce  the  opening  of  a  trade  information 
office  at  Moika  42,  Petrograd. 

National  Versus  International  Music 

The  suggestion  embodied  in  the  above  cap- 
tion has  recently  received  special  treatment  by 
the  Gramophone  Co.,  Ltd.,  whose  booklet  on 
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great  British  composers,  issued  to  the  trade  this 
month,  brings  into  prominent  light  the  British 
public's  increasing  preference  for  national  art 
in  music  as  against  enemy  born,  or  so-called  in- 
ternational compositions.  It  should  be  stated 
that  the  subject  is  treated  throughout  in  a  broad- 
minded  way  by  no  less  a  writer  than  Bart  Ken- 
nedy. He  is  not  out  to  belittle  German  art  so 
much,  as  to  establish  a  demand  for  the  elimina- 
tion of  that  fetish  of  placing.  Foreign  effort 
above  the  magnificent  art  of  such  men  as  Sir 
Edward  Elgar,  O.M.,  Sir  Alex  Mackenzie,  Sir 
Charles  Stanford,  Sir  Fred  H.  Cowen,  and  Ed- 
ward German,  all  of  whom  have  crystallized 
their  finest  examples  of  musical  art  on  "His 
Master's  Voice"  records.  As  Mr.  Kennedy  says, 
"It  is  often  said  that  art  is  international.  This 
I  deny  in  the  sense  in  which  it  is  usually  put 
forth.  Art — if  it  is  worth  a  rap — if  it  is  worth 
its  salt — is  national.  .  .  .  The  expression  of 
a  particular  national  spirit.  It  is  only  the  ap- 
preciation of  it  that  is  international."  All  very 
true,  and  more  so  by  a  perusal  of  the  article  in 
question.  The  records  are  put  up  in  a  decora- 
tive album,  at  a  fixed  price,  and  will  certainly 
prove  a  fine  selling  line,  not  to  mention  their 
instructional  value  in  the  sense  referred  to. 
The  Replacement  of  Old  Stock 
About  this  time  of  the  year  it  is  the  practice 
of  some  of  the  Gramophone  record  firms  to  in- 
stitute exchange  schemes  by  which  the  dealer 
can  renew  old  or  unsalable  stock.  Usually  the 
average  shopkeeper  finds  himself  with  a  certain 
amount  of  capital  locked  up  in  an  end-of-the-sea- 
son  stock  which,  as  time  elapses,  becomes  out 
of  date  and  consequently  difficult  to  lift.  That 
condition  of  things  is,  however,  not  quite  so 
prevalent,  in  a  general  sense,  to-day.  Output 
is  to  some  extent  limited,  by  reason  of  the  many 
manufacturing  difficulties  which  exist,  and  ac- 
cordingly we  find  the  law  of  supply  and  demand 
not  so  much  in  conflict,  as  in  normal  times. 
Nevertheless,  in  almost  every  record  list  issued 
there  are  a  number  of  items  that  pull,  as  dis- 
tinct from  the  quick  sellers,  and  dealers  whose 
slock  is  so  overloaded,  will  welcome  the  several 
officers  to  make  an  exchange  for  more  up-to-date 
stuff.  The  basis  of  replacement  is  usually  three 
to  one;  that  is,  for  every  old  record  returned  an 
order  must  be  placed  for  three  new  ones,  two 
only  to  be  paid  for.  The  Winner  Co.,  how- 
ever, announced  in  May  an  exchange  on  a  two 
to  one  basis,  provided  the  records  were  winners 
and  absolutely  undamaged.  For  old  junk,  that 
is,  worn  out  or  broken  records,  the  exchange 
was  four  to  one.  A  fairly  liberal  arrangement, 
I  think,  of  which  a  host  of  dealers  took  advan- 
tage. 

Effect  of  America  in  the  War 

It  is  to  he  observed  that  the  entry  of  America 
into  the  war  has  fortunately  not  reflected  itself 
in  the  diminishment  of  the  call  for  British  rec- 
ords; perhaps  rather  the  reverse.  In  the  latter 
sense  is  placed  the  demand  for  the  Grammavox 
double  record.    With  an  increasing  export  trade, 


especially  from  the  States — though  the  colonial 
demand  is  good,  all  things  considered — the  pres- 
ent is  regarded  as  but  a  reflection  of  the  excellent 
post-war  prospects  for  British  trade.  The  wares 
of  each  and  every  country  come  under  more 
sympathetic  consideration  and  this  pleasant  con- 
dition of  things  will  undoubtedly  receive  a  great 
fillip  when  circumstances  permit.  Meanwhile 
such  British  firms  as  the  Sound  Recording  Co., 
Ltd.,  for  instance,  are  making  big  and  fairly 
successful  efforts  to  foster  this  spirit,  though 
hampered  considerably  by  war  difficulties.  With 
an  ever-increasing  repertoire  of  up-to-date  rec- 
ords, both  ten  and  twelve  inch  double-sided, 
at  keen  trade  prices,  this  company  is  in  a  spe- 
cial position  to  cater  for  all  oversea  demands — 
promptly  and  efficiently.  Its  export  service  is, 
indeed,  second  to  none.  Recent  lists  issued 
comprise  attractive  numbers  in  the  ten-inch 
"Popular"  record  series,  and  ten  and  twelve-inch 
in  the  "Grammavox"  series.  Of  the  latter,  a 
good  program  of  dance  music  by  the  Metropoli- 
tan Orchestra,  and  violin  solos  by  Philip 
Lewis  (London  Symphony  Orchestra)  are  just 
out.  A  line  to  the  firm — Swallow  street,  Picca- 
dilly, London,  will  secure  all  particulars. 
No  Tax  on  Records 

Has  the  Chancellor  of  the  Exchequer  lost  an 
opportunity  to  augment  his  last  budget?  As  a 
trade  akin,  we  are  certainly  interested  in  the 
chancellor's  additional  levy  on  entertainment 
tickets;  but  when  it  comes  to  the  suggestion  of 
a  tax  on  records  our  eye  is  cold  and  critical. 
He  that  would  so  have  it,  cannot  have  counted 
the  cost.  Obviously,  that  would  be  out  of  all 
proportion  to  the  likely  amount  of  revenue  ob- 
tained. Assuming  a  tax  of  3d.  per  record  on  a 
sale  of  five  millions  per  annum:  the  result — 
£62,500,  which,  at  the  present  rate  of  expendi- 
ture, would  pay  for  about  fifteen  minutes  of  war 
costs!  The  subject  does  not  call  for  further 
remarks;  it  may  be  dismissed  once  and  for  all. 
The  Great  Sacrifice 

It  is  with  sorrow  that  we  have  to  announce 
the  death  in  action  of  Lance-Corporal  R.  P. 
Whittle,  first  Worcester  Regiment,  who  for  many 
years,  before  joining  up,  distinguished  the  office 
of  advertising  manager  to  Gramophone  Co.. 
Ltd.  Our  regret  is  best  expressed  by  M.  E. 
Ricketts,  the  company's  British  sales  manager, 
who  pays  the  following  heartfelt  tribute  to  his 
old  colleague:  "It  is  only  when  the  war  is 
brought  directly  to  one's  own  door  that  there 
comes  the  realization  of  what  it  all  means.  No 
words  penned  by  a  human  hand  can  heal  the 
grief  of  those  who  have  lost  those  dearest  to 
them,  and  no  words  spoken  or  written  can  ex- 
press the  nobility  of  those  who  have  laid  down 
their  young  lives  for  all  that  is  dearest  to  the 
human  heart.  To  sit  down  and  write  my 
thoughts  in  such  a  way  as  to  give  true  expres- 
sion to  my  feelings  is  at  present  a  task  that  is 
beyond  me.  Words  in  such  a  case  are  meaning- 
less, and  when  I  think  of  my  friend  Whittle, 
when  I  realize  that  I  shall  know  him  no  more, 
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there  is  something  that  impedes  my  pen.  Whit- 
tle was  one  of  the  dearest  souls  that  ever  lived. 
That  soft  voice,  those  gray-blue  eyes,  in  which 
there  always  twinkled  a  glint  ot  humor,  that 
cleancut  mouth,  that  open  countenance,  and 
that  firm  grip  of  the  hand,  with  all  its  sincerity 
of  true  friendship,  all  come  back  to  me  as  in  a 
dream.  I  have  said  that  I  shall  know  him  no 
more,  but  in  that  I  am  wrong.  I  shall  always 
know  him,  know  him  and  cherish  his  memory 
as  having  met  a  man  and  having  loved  him  for 
his  manliness.  .  .  .  Men  are  rare.  Whittle 
was  a  man." 

Quick  Zonophone  Sellers 

In  view  of  the  encouraging  advice  offered  to 
the  trade  by  the  British  Music  Trades  Industry 
Committee  anent  the  development  of  export 
business,  oversea  record  buyers,  and  in  particu- 
lar Zonophone  dealers,  will  record  a  hearty  wel- 
come to  the  most  recent  program  issued  by  the 
company  in  question.  It  carries  all  that  is  best 
of  London's  current  music,  apart  from  a  well- 
represented  choice  of  standard  selections.  This 
excellent  and  wise  provision,  conjointly  with  the 
wonderful  array  of  artistic  talent  offered  at  a 
comparatively  moderate  price  insures  for  the 
dealer  lucky  enough  to  secure  the  Zonophone 
agency  an  asset  of  inestimable  value. 

The  Firm  of  Many  Parts 

Notwithstanding  the  supply  difficulty  the 
house  of  Reynolds  continue  to  make  a  good 
stock  showing  of  repair  parts  and  Gramophone 
accessories.  In  some  directions  there  is  natu- 
rally a  shortage  but  interested  oversea  traders 
can  rely  on  getting  fairly  prompt  deliveries  of 
(Continued  on  page  126) 
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is  becoming  less  by  every  mail. 
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the  several  lines  this  firm  offer  in  their  latest 
catalog.  They  are  in  the  enviable  position  of 
having  recently  secured  a  fairly  substantial  con- 
.  signment  of  Swiss  motors  of  different  standards 
and  design.  Just  exactly  how  long  the  stock 
will  last  it  is  impossible  to  say,  although  we  are 
safe  in  hazarding  a  guess  that  sales  of  this  most 
important  of  all  Gramophone  necessities  is  not 
likely  to  drag  from  the  sales  viewpoint.  An- 
other interesting  line  is  the  "Reyno"  forte  sound 
box,  which,  by  the  way,  is  of  British  manu- 
facture. Particulars  of  this  and  all  others  lines, 
together  with  the  firm's  catalog,  may  be  obtained 
upon  application  to  Messrs.  W.  H.  Reynolds 
(1915),  Ltd.,  45  City  road,  London,  E.  C.  1. 
W.  Denville  Simons  in  the  States 
The  many  trade  friends  of  W.  D.  Simons 
will  learn  with  interest  of  his  connection  with 
the  Columbia  Graphophone  Co.,  New  York. 
This  information  is  derived  from  a  recent  com- 
munication sent  to  the  writer.  It  is  a  matter 
for  congratulation  that  the  good  ship  on  board 
which  he  voyaged  to  America  eluded  the  sub- 
marines that  time,  but  she  was,  unfortunately, 
lost  on  the  return  journey  to  England. 

Oriental  Records 
Since  the  commencement  of  war,  we  have 
heard  little  or  nothing  of  new  recording  ven- 
tures of  the  Far  East,  owing  doubtless  to  the 
difficulties  of  travel.  It  is,  however,  a  matter 
for  congratulation  that  this  great  sphere  of 
language  study  and  native  musical  art  has  not 
been  altogether  neglected.  In  recent  pre-war 
days  the  Orient  proved  an  attractive  hunting- 
ground  for  many  recording  experts  from  Eng- 
land, and  other  Western  countries,  the  result 
being  a  splendid  collection  of  masters  bearing 
the  native  art  of  the  Chinese,  and  Japanese 
singers  of  note.  In  more  recent  times  special 
attention  has  been  given  the  near  Eastern  coun- 
tries, and  by  no  one  firm  in  particular  more  than 
the  Sound  Recording  Co.,  Ltd.,  of  Swallow 
street,  Piccadilly,  London.  While  boasting  no 
great  repertory  in  this  regard,  the  company 
make  good  with  a  fairly  substantial  program 
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covering  Arabic,  Turkish,  and  Greek  native 
records,  which  are  spoken  of  very  highly  by 
those  competent  to  judge.  In  addition,  the  list- 
embodies  a  number  of  records  in  the  African 
Taal  language.  The  demand  from  America,  in 
particular,  is  exceptionally  good  just  now,  and 
the  Sound  Recording  Co.  is  prepared  to  consider 
further  enquiries  from  all  oversea  traders  in  a 
position  to  carry  a  representative  stock. 

Some  Good  Retail  Sales  Tips 
In  "Helping  Record  Buyers"  a  little  folder 
issued  by  His  Master's  Voice  Co.,  some  excellent 
sales  advice  is  proffered  to  dealers,  in  part,  as 
hereunder. 

There  are  -two  kinds  of  record  customers — ■ 
one  who  makes  an  initial  purchase  of  the  latest 
topical  records,  and  then  quickly  tires  of  his 
Gramophone,  and  the  other  type  of  buyer  who 
when  purchasing  his  instrument  selects  a  variety 
of  good  records,  as  the  base  of  an  ultimate  col- 
lection. This  is  the  class  of  customer  that  is  a 
real  asset,  as  much  because  he  is  a  continual 
buyer,  as  that  his  enthusiasm  converts  others. 
Into  which  type  of  buyer  the  instrument  pur- 
chaser will  develop  depends  largely  upon  the 
dealer.  The  dealer  has  a  Gramophone  enthusi- 
ast in  embryo,  and  according  to  the  method  of 
the  training,  so  the  customer.  When  it  comes 
to  selecting  records,  the  dealer  should  give  his 
advice,  and  state  his  reasons  for  so  advising. 
Fully  60  per  cent,  of  the  customers  do  not  know 
the  type  of  record  they  require,  and  are  probably 
drawn  to  the  topical  and  humorous  because 
they  have  never  had  the  opportunity  of  hearing 
good  music,  and  sometimes  it  is  because  of  the 
price.  The  dealer  should  never  let  the  customer 
get  the  idea  that  good-class  music  is  expensive. 
It  is  not.  A  large  number  of  high-class  works 
appear  on  our  double-sided  2s.  6d.  and  4s.  4-ist, 
and  on  the  3s.  6d.  and  5s.  6d.  single-sided.  Look- 
ing at  the  matter  all  around,  it  is  cheaper  in 
the  long  run  for  a  customer  to  purchase  two 
5s.  6d.  records,  which  it  will  always  be  a  pleasure 
to  play  on  his  instrument,  than  six  cheap 
ephemeral  records  which  he  will  tire  of  in  two 
weeks  and  throw  on  one  side.  Do  not  let  any 
customer  become  the  owner  of  a  "silent"  Gramo- 
phone, because  he  will  not  only  be  a  lost  cus- 
tomer, but  a  menace  to  prospective  owners. 
Just  handing  records  over  the  counter  in  the 
shortest  possible  time,  hustling  the  customer 
from  the  shop,  neglecting  an  opportunity  to 
familiarize  a  customer  with  higher  class  music 
than  he  is  accustomed  to  buying,  never  did 
build  a  business  and  never  will. 

Columbia  Record  Notes 

A  "Tosca"  record  of  some  interest  on  Colum- 
bia this  month  is  that  in  which  Rosina  Buckman 
figures  in  the  aria  "Vissi  d'arte."  This  number 
from  Puccini's  dramatic  opera  shows  the  com- 
poser's gift  of  hitting  off  a  whole  stage  situation 
in  a  single  song,  "Vissi  d'arte"  showing  the 
agony  of  Tosca  in  the  toils  of  the  malevolent 
Scarpia.  It  is  a  vivid  and  moving  performance 
of  Miss  Buckman  who  sings  a  magnificent  high 
B  flat  at  the  close.    On  the  same  disc  is  another 


"Tosca"  air,  this  time  "E  lucevan  le  stelle" 
(When  the  stars  are  brightly  shining),  sung  by 
Maurice  D'Oisly. 

A  timely  record  of  vocal  .gems  from  "Chu- 
Chin-Chow,"  with  an  excellent  recording  of  the 
Cobbler's  Song  from  that  beautiful  Eastern  play, 
forms  one  of  the  conspicuous  Columbia  suc- 
cesses for  the  month. 

The  first  record  of  a  new  and  tuneful  impor- 
tation from  America,  "Poor  Butterfly,"  is  an- 
nounced on  Columbia  this  month.  Played  by 
Ciro's  Club  Coon  Orchestra  in  their  dashing 
and  virile  style,  it  is  easy  to  understand  the 
popularity  the  air  has  already  attained  in  this 
country.  Ciro's  Orchestra  records,  by  the  way, 
are  quite  the  hit  of  the  moment  in  the  West 
End. 
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Washington,  D.  C,  June  5. — Sound  Reproduc- 
ing Stylus. — John  C.  Mercer,  Pittsburgh,  Pa.  Pat- 
ent No.  1,221,348. 

This  invention  is  a  new  and  improved  needle 
or  stylus  by  means  of.  which  sounds  are  re- 
produced from  the  record  of  a  phonograph  or 
similar  sound  reproducing  machine.  -It  has 
been  customary  to  make  this  needle  from  steel 
and  from  fiber  or  similar  substances,  and  it 
is  a  well-known  fact  that  the  use  of  a  steel 
needle  is  not  only  injurious  to  the  delicate 
records,  but  it  produces  harsh  metallic  tones 
and  is  unable  to  effectively  transmit  the  lesser 
and  more  delicately  sustained  tones,  while  the 
fiber  needle  or  the  like  results  in  such  softness 
of  tone  as  to  make  it  unsuitable  for  general 
use.  Furthermore,  the  fiber  needle  is  objection- 
able on  account  of  the  ready  wear  or  break- 
ing down  of  its  operative  point. 

Figure  1  is  an  enlarged  elevational  view  of 
a  reproducing  head  or  sound  transmitting  box 
of  a  phonograph,  having  applied  thereto  a  needle 
embodying  the  invention,  and  Figs.  2,  3  and  4 
indicate  in  elevation  groups  of  needles  con- 
structed in  accordance  with  the  invention. 

To  prepare  the  bon;  for  the  formation  of 
the  needle  it  is  first  subjected  to  a  thorough 
steaming  or  boiling  to  remove  a  greater  part 
of  the  nitrogenous  or  organic  matter.  Heat 
is  next  applied  to  the  bone  sufficiently  to  refine 
its  texture  through  contraction  and  elongation 
of  the  canals  and  cavities  thereof.  Removal 
of  the  greater  portion  of  the  nitrogenous  con- 
stituent and  refinement  of  the  bone  results  in 
a  character  of  material  of  great  density  of  struc- 
ture, but  which  is  not  too  brittle  and  which 
effectively  resists  at  its  operative  point  destruc- 
tion due  to  vibratory  impact  on  the  face  of 
the  record  and  other  wear.  If  desired,  the 
bone  before  being  made  up  into  the  needle, 
or  the  needle  may  be  given  an  additional  harden- 
ing treatment  by  subjecting  it  to  the  action  of 
tannic  acid.  This  effects  a  desirous  surface  or 
superficial  hardening. 

Although  not  limited  to  any  particular  shape, 
striking  results  may  be  obtained  in  the  use  of 
a  needle  of  either  of  the  shapes  illustrated  in 
Figs.  2,  3  and  4.  It  will  of  course  be  under- 
stood that  the  needle  is  provided  with  a  shank 
or  body  portion,  2,  by  means  of  which  it  is 
held  in  the  vise,  3,  of  the  reproducing  head,  4. 
In  Fig.  2  the  operative  point  of  the  needle  is 
shown  as  formed  by  cutting  away  on  an  angle 


the  flat  face,  S,  so  as  to  form  a  p<uue,  o,  w.nch 
intersects  the  plane  of  the  opposite  flat  face  5a 
at  an  angle,  producing  an  edge,  7,  in  the  plane 
of  the  side  Sb.  With  the  needle  placed  in  the 
holder  or  vise,  3,  of  the  sound  reproducing 
head,  this  edge,  7,  lies  disposed  toward  the 
face  of  the  record.  In  Fig.  3  the  edge  7  is 
formed  by  uniformly  beveling  the  face  5.  In 
Fig.  4  is  shown  a  needle  similar  in  shape  to  that 
of  Fig.  2.  However,  the  edge  of  the  needle  is 
cut  away  as  at  9  to  form  a  point  and  the  face 
5a  is  cut  away  opposite  the  edge  9  in  a  plane 
intersecting  the  plane  of  the  face  5a,  to  form 
the  operative  edge  7. 

Talking  Machine  Record. — Edward  T.  Frankel, 
New  York.    Patent"  No.  1,222,381. 

This  invention  relates  to  disc  records  for 
talking  machines,  and  has  for  its  general  ob- 
ject to  improve  the  record  in  a  simple  and 
inexpensive  manner  so  as  to  increase  the  ef- 
fective record  space  or  the  duration  of  the  sound 
reproduction  for  a  given  area. 

A  more  specific  object  of  the  invention  is 
the  provision  of  a  plurality  of  concentric  record 
grooves  which  are  acoustically  unrelated  and 


each  is  a  separate  piece,  and  the  pieces  are  re- 
corded at  different  rotative  speeds,  but  the  ro- 
tative speed  of  each  piece  is  uniform  through- 
out, and  consequently  within  a  given  area  a 
larger  number  of  sound  undulations  can  be  ob- 
tained than  the  maxi- 
mum possible  with  the 
ordinary  records,  as  can 
be  mathematically  dem- 
onstrated, and  on  each 
disc  will  be  the  titles  of 
the  pieces  and  the  speeds 
at  which  they  are  to  be 
reproduced,  so  that  the 
s-jyt  user   can,    by  adjusting 

_..  ■,  /  •,  •—£~<t»  the    speed   regulator  of 

l..e  macinne,  piay  ine  pieces  at  the  proper 
speeds.  The  record  differs  from  that  type  of 
disc  records  which  has  a  plurality  of  sound 
grooves  for  the  simultaneous  reproduction  of 
sound  by  reproducers  operating  in  connection 
with  the  respective  grooves. 

Figure  1  is  a  plan  view  of  the  record  disc; 
and  Fig.  2  is  an  enlarged  sectional  view  on 
the  line  2 — 2,  Fig.  1. 

Talking  Machine. — John  C.  English,  Camden, 
N.  J.,  assignor  to  the  Victor  Talking  Machine 
Co.,  same  place.    Patent  No.  1,222,371. 

The  main  objects  of  this  invention  are  to 
provide  in  a  talking  machine  improved  sound 
amplifying  means. 

In  the  accompanying  drawings  Figure  1  is 
a  fragmentary  side  elevation  partly  in  vertical 
longitudinal  section  of  a  talking  machine  con- 
structed in  accordance  with  this  invention;  Fig. 
2  is  a  perspective  of  a  sound  amplifier  con- 


structed in  accordance  with  this  invention;  Figs. 
3  and  4  are  perspective  views  of  two  different 
forms  of  sound  amplifiers  constructed  in  ac- 
cordance with  this  invention;  and  Fig.  5  is  a 
longitudinal  horizontal  section  of  a  sound  am- 
plifier constructed  in  accordance  with  this  in- 
vention. 

Talking  Machine. — John  C.  English,  Camden, 
N.  J.,  assignor  to  the  New  Jersey  Patent  Co., 
same  place.    Patent  No.  1,222,372. 

The  main  objects  of  this  invention  are  to 
provide  an  improved  talking  machine  of  simple 
and  compact  construction;  to  provide  in  a  talk- 
ing machine  an  improved  cabinet;  improved 
sound  amplifying  means;  an  improved  support 
for  a  swinging  tone  arm  and  for  sound  amplify- 
ing means. 

In  the  accompanying  drawings  Figure  1  is  a 
fragmentary   side   elevation   partly   in  vertical 


Phonographic  Stylus. — Fred  Ries,  Chicago,  111. 
Patent  No.  1,222,139. 

The  purpose  of  this  invention  is  to  provide 
a  stylus  for  transmitting  sound  vibrations  from 
a  phonograph  record  to  the  sound  reproducing 
diaphragm  of  the  phonograph.  The  material 
of  such  a  stylus  should  be  quite  homogeneous 
and  close  grained  so  that  the  stylus  will  vi- 
brate as  a  whole  and  be  free  from  secondary 
internal  vibration,  and  such  material  should  also 
be  adapted  to  wear  well  in  frictional  contact 
with  the  material  of  which  phonograph  records 
are  commonly  made.  These  qualities  have  been 
discovered  to  a  very  satisfactory  degree  in  the 
hard  albuminous  interior  of  the  seed  produced 
by  the  phytelephas  palm.  '  This  palm  is  found 
principally  in  Central  and  South  America  and 
its  seeds  grow  in  clusters  of  six  to  eight,  each 
seed  being  of  about  the  size  of  an  Irish  potato 
and  consisting  principally  of  a  clear  liquid  which 
during  the  development  of  the  seed  solidifies 
into  a  soft  pulp  and  later  into  a  very  hard  white 
form  of  albumin.  If  the  seeds  are  gathered 
at  this  stage  and  the  slight  residue  of  oil  dried 
out  of  them,  the  hard  albumin  can  be  worked 
with  cutting  and  grinding  tools  about  as  easily 
as  soapstone.  Though  there  is  a  slight  grain 
or   fiber   usually   running   in    the    direction  of 


central  section  of  a  talking  machine  con- 
structed in  accordance  with  this  invention  and 
Fig.  2  a  slightly  enlarged  fragmentary  per- 
spective of  a  portion  of  the  same. 


_d>%,  3. 

tin.  i..u.j^i"  l-.^s  oi  Lne  seed  tne  .material  is  quite 
homogeneous  and  may  be  worked  up  into  very 
small  pieces. 

Figure  1  illustrates  a  preferred  form  of  stylus 
of  this  material  mounted  to  co-operate  with  the 
phonograph  sound  box.  Fig.  2  is  an  enlarged 
perspective  view  of  the  stylus  shown  in  Fig.  1. 
Fig.  3  is  a  cross-sectional  view  of  the  same. 

Stylus  Holder  for  Talking  Machines. — Omar 
C.  De  Selms,  Attica,  Ind.    Patent  No.  1,222,607. 

This  invention  relates  to  improvements  in 
talking  machines  using  records  in  the  shape 
of  flat  discs  with  a  continuous  spiral  groove 
in  its  outer  face  which  receives  the  sound-wave 
producing  surface  irregularities  to  be  contacted 
by  a  stylus.  Some  talking  machine  manufac- 
turers and  record  makers  so  construct  the  parts 
as  to  contact  the  stylus  with  the  bottom  of  the 
spiral  groove  of  the  record  disc,  on  which  bot- 
tom the  sound-producing  irregularities  of  sur- 
face are  formed,  while  other  manufacturers  of 
talking  machines  place  the  sound-producing  ir- 
regularities on  the  side  of  the  groove  with  a 
corresponding  structural  change  in  the  stylus- 
holding  mechanism.  The  result  is  that  the  two 
forms  of  records  cannot  be  played  interchange- 
ably on  the  two  styles  of  stylus-holding 
machines. 

The  object  of  this  invention  is  to  provide  an 
attachment  for  the  stylus-holders  of  those  ma- 
chines which  are  built  to  reproduce  sounds  by 
contacting  the  stylus  with  the  side  of  the  groove, 
whereby  the  stylus  may  be  held  in  contact  with 
the  bottom  of  the  groove,  instead  of  its  side, 
when  it  is  desired  to  play  records  having  the 
sound-producing  irregularities  on  the  groove- 
bottoms. 

Figure  1  is  a  view  in  front  elevation  of  a 
talking  machine  diaphragm  and  stylus  embody- 


ing  the  invention.  Fig.  2  is  a  view  in  side  ele- 
vation of  same.  Fig.  3  is  a  view  in  side  ele- 
vation of  the  attachment  on  a  somewhat  larger 
scale,  showing  the  stylus-holder  of  the  orig- 
inal machine  in  vertical  section.  Fig.  4  is  a 
perspective  view  of  the  attachment  alone.  Fig. 
5  is  a  view  similar  to  that  of  Fig.  2,  of  a  modi- 
fied form  wherein  the  invention  is  an  integral 
portion  of  the  other  stylus-holder,  and  Figs. 
{Continued  on  page  120) 


128 


THE    TALKING    MACHINE  WORLD 


LATEST  PATENTS  RELATING  TO  TALKING  MACHINES  AND  RECORDS— (Continued  from  page  127) 


6  and  7  are  modifications  wherein  the  attach- 
ment is  formed  with  a  spring-clamp  to  embrace 
the  stylus-holder  of  the  original  machine  to 
which  it  is  to  be  secured.  Fig.  8  is  a  modifica- 
tion showing  the  slotted  end  of  the  attachment 
adjustable  to  stylus  sockets  of  different  sizes. 

Talking  Machine. — Win  D.  LaRue,  Camden, 
N.  J.,  assignor  to  the  Victor  Talking  Machine 
Co.,  Camden,  N.  J.    Patent  No.  1,223,080. 

One  object  of  this  invention  is  to  provide  in 
a  talking  machine  including  a  cabinet  a  turn- 
table for  supporting  records,  a  motor  for  rotat- 
ing the  turn-table  and  a  tilting  motor  support 
or  motor  board  for  supporting  the  motor  and 
the  turn-table,  and  in  which  the  motor  support 
may  be  conveniently  tilted  or  oscillated  to  swing 
the  motor  into  a  convenient  position  for  inspec- 
tion, lubrication,  adjustment,  or  repairs,  and 
whereby  the  motor  and  its  support  may  be 
quickly  and  conveniently  removed  from  the 
cabinet  for  any  desired  purpose. 

In  the  accompanying  drawings,  Figure  1  is 
a  fragmentary  vertical  central  longitudinal  sec- 
tion of.  a  talking  machine  constructed  in  accord- 
ance with  this  invention;  Fig.  2  is  a  top  plan 
view  of  the  same,  but  with  the  covering  of 


the  cabinet  removed;  Figs.  3  and  4  are  an  en- 
larged top  plan  view  and  an  enlarged  side  ele- 
vation of  a  detail  of  the  same;  and  Figs.  5  and 
6  are  an  enlarged  top  plan  view  and  an  enlarged 
side  elevation  of  another  detail  of  the  same. 

Repeating  Device  for  Phonographs. — Willard 
i].  Cleveland,  Fall  River,  Mass.,  assignor  to 
George  Clay  Cox,  Rochester,  N.  Y.  Patent 
No.  1,223,149. 

The  invention  relates  to  phonographs  of  the 
disc  record  type,  and  its  object  is  to  provide 
a  new  and  improved  repeating  device  which 
is  very  simple  and  durable  in  construction, 
easily  set  for  various  sized  discs  and  arranged 
to  automatically  swing  the  tone  arm  upward 
at  the  time  the  stylus  reaches  the  end  of  the 
sound  groove,  to  lift  the  stylus  out  of  the 
said  groove,  to  then  swing  the  tone  arm  out- 
wardly and  then  downward  into  active  position 
relatively  to  the,  record  to  engage  the  stylus 
with  the  beginning  of  the  sound  groove. 

In  order  to  produce  the  desired  result  use 
is  made  of  a  normally  inactive  cam  lever  mounted 
to  swing  up  and  down  and  sidewise,  the  cam 
end  of  the  said  lever  being  adapted  to  engage 
the  tone  arm,  actuating  means  controlled  by 
the  tone  arm  to  swing  the  cam  end  and  with 
it  the  tone  arm  upward,  and  the  other  end 
of  the  lever  downward  at  the  time  the  stylus 
reaches  the  end  of  the  sound  groove,  and  con- 
tinually driven  means  adapted  to  engage  the 
lowered  other  end  of  the  said  cam  lever  to 
impart  a  swinging  motion  to  the  same  to  swing 
the  raised  tone  arm  outward. 

Figure  1  is  a  plan  view  of  the  repeating  de- 
vice as  applied  to  a  phonograph  of  the  disc 


record  type,  portions  of  the  phonograph  being 
broken  out  and  the  parts  being  in  position  at 
the  time  the  stylus  reaches  the  end  of  the 
sound  groove.    Fig.  2  is  a  similar  view  of  the 


same  with  the  parts  in  position  at  the  time 
the  stylus  is  at  the  beginning  of  the  sound 
groove.  Fig.  3  is  a  cross  section  of  the  same 
on  the  line  3 — 3  of  Fig.  1.  Fig.  4  is  a  similar 
view  of  the  same  with  the  parts  in  position  at 
the  time  the  tone  arm  is  raised  and  returning 
to  outer  position.  Fig.  5  is  an  enlarged  sectional 
side  elevation  of  the  switch  mechanism,  the  sec- 
tion being  on  the  line  5 — 5  of  Fig.  2.  Fig.  6 
is  a  sectional  side  elevation  of  part  of  the  re- 
peating device,  the  section  being  on  the  line 
7 — 7  of  Fig.  2.  Fig.  7  is  a  similar  view  of  the 
same  with  the  parts  in  the  position  shown  in 
Fig.  4.  Fig.  8  is  a  plan  view  of  a  modified 
form  of  the  repeating  device  as  applied,  and 
Fig.  9  is  a  cross  section  of  the  same  on  the 
line  9—9  of  Fig.  8. 

Sound  Amplifier. — Bernard  Fritzsch,  Cincinnati, 
O.    Patent  No.  1,223,338. 

This  invention  relates  to  an  improved  tone 
chamber  or  sound  amplifying  compartment  for 
a  phonograph,  having  superior  properties  in 
relation  to  either  the  recording  or  reproducing 
of  sound. 

The  object  of  the  invention  is  to  so  construct 
the  chamber  communicating  with  the  sound 
tube  that  it  will  not  only  amplify  the  volume 
of  sound  materially,  but  will  also  serve  as  a 
factor  or  an  influence  in  the  correct  recording 
or  reproducing  of  musical  tones  with  their  true 
and  full  values. 

To  this  end  a  tone  chamber  has  been  de- 
vised embodying  the  principles  of  a  musical  in- 
strument structure,  such  as  the  violin,  zither 
or  guitar  type,  or  combining  the  more  desir- 
able characteristics  of  several  different  musical 
instruments,  with  a  unitary  tone  value  result. 

In  general,  attempts  to  amplify  the  sound 
waves  have  been  at  the  expense  of  tone  effect, 
increasing  the  volume  while-  preserving  the 
characteristic  overtones  of  the  voice  or  instru- 
ment. 

Figure  1  is  a  central  vertical  section  through 
the   instrument.     Fig.  2  is  a  front  elevation. 


Fig.  3  is  a  section  through  the  tone  chamber 
on  line  3 — 3,  Fig.  1.  Fig.  4  is  a  detail  section 
of  one  corner  of  a  modified  form  of  tone 
chamber. 

Graphophone  Tone  Arm  Stop. — John  R.  Hare, 
New  Windsor,  Md.    Patent  No.  1,223,970. 

This  invention  relates  to  improvements  in 
graphophone  tone  arm  stops,  and  has  for  its 
object  to  provide  an  adjustable  means  which 
will  limit  the  movement  of  the  tone-arm  in  one 
direction  to  adjust  the  stylus  in  its  correct  start- 
ing position  upon  records  of  different  diameters. 

Ordinarily  the  tone  arm  is  moved  toward  the 
edge  of  the  record  and  with  the  utmost  care 
and  patience  the  stylus  is  placed  in  its  starting 
position.  This  at  times  is  very  difficult,  ow- 
ing to  poor  light  upon  the  record  or  to  the 
faulty  eyesight  of  the  operator.  With  the  im- 
proved stop  the  tone  arm  is  swung  outwardly 
until  it  strikes  the  stop  and  is  lowered  upon 
the  record,  when  it  will  be  placed  correctly  to 
start  playing. 

Figure  1  is  a  plan  view  showing  the  top 
of  a  graphophone  with  its  tone  arm  in  engage- 
ment with  one  form  of  the  improved  stop.  Fig. 


2  is  a  perspective  view  of  the  improved  stop 
shown  in  Fig.  1.  Fig.  3  is  a  vertical  sectional 
view  through  the  lower  end  of  the  standard  of 


the  stop  shown  in  Figs.  1  and  2.  Fig.  4  is  a 
perspective  view  of  a  modified  form  of  the 
stop.  Fig.  5  is  a  plan  view  of  the  same  showing 
the  stopping  post  in  section  and  a  portion  of  the 
rotating  plate  broken  away  to  show  underlying 
parts.  Fig.  6  is  a  side  elevation  of  a  further 
modification,  parts  being  shown  in  section. 

Universal  Tone  Arm. — Peter  Becker,  New  York. 
Patent  No.  1,223,927. 

This  invention  relates  to  phonograph  tone 
arms  of  that  type  which  adjustably  supports  the 
reproducer  so  that  the  phonograph  can  play  hill— 
and-dale  and  lateral  cut  records. 

The  invention  has  for  its  general  objects  to 
improve  the  construction  and  operation  of  de- 
vices of  this  character  so  that  the  needle  will 
travel  approximately  in  the  same  line  on  either 
type  of  record,  whereby  a  better  reproduction  of 
sounds  will  be  obtained  and  there  will  be  less 
wear  and  tear  on  the  sound  grooves. 

A  more  specific  object  of  the  invention  is 
the  provision  of  a  novel  form  of  joint  between 
the  gooseneck  of  the  tone  arm  and  the  repro- 
ducer, whereby  the  latter  can  be  easily  and 
quickly  adjusted  to  its  different  positions. 

Figure  1  is  a  side  view  of  a  tone  arm  with 
the  reproducer  adjusted  for  playing  lateral  cut 
records.  Fig.  2  is  a  similar  view  showing  the 
reproducer  adjusted  for  playing  hill-and-dale 
cut  records.  Fig.  3  is  an  enlarged  sectional  view 
of  the  goose-neck  and  joint  between  the  same 


and  reproducer.  Fig.  4  is  a  perspective  view 
with  the  reproducer  detached,  and  Fig.  5  is  a 
perspective  view  of  the  reproducer-carrying  el- 
bow and  the  section  of  the  joint  attached  thereto. 

Talking  Machine. — Thomas  Kraemer,  Phila- 
delphia, Pa.    Patent  No.  1,223,889. 

This  invention  relates  more  particularly  to 
sound  boxes  for  talking  machines  and  the  lead- 
ing object  is  to  provide  such  sound  boxes  with 
improved  universal  means  operable  without 
change  with  laterally  or  vertically  undulating 
records. 

In  the  accompanying  drawings,  Figure  1  is 


a  plan  view  of  a  talking  machine  embodying 
the  improvements;  Fig.  2  is  a  bottom  plan  view 
of  fhe  sound  box  shown  in  top  plan  view  in 
Fig.  1;  and  Fig.  3  is  a  broken  side  elevation  of 
the  construction  shown  in  Fig.  2. 

The  Hopewell  Furniture  Co.,  of  Hopewell, 
Pa.,  has  been  opened  at  39  Broadway,  by  M.  A. 
Freeman  and  A.  London,  who  will  handle  the 
Crescent  talking  machine  in  addition  to  various 
lines  of  furniture. 
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VICTOR  TALKING^ MACHINE  CO. 

POPULAR  SONGS 

18294  I've  Got  the  Sweetest  Girl  in  Maryland, 

American  Quartet 
Thou  Shalt  Not  Steal  (A  Heart  Away), 

Charles  H.  Hart 

18295  Hong  Kong  Peerless  Quartet 

Lookout  Mountain ..  Albert  Campbell-Henry  Burr 

18302  That  Girl  of  Mine  Sterling  Trio 

All  the  World  Will  Be  Jealous  of  Me, 

Charles  Harrison 
DANCE  RECORDS 
18267 — From  Here  to  Shanghai — Medley  One-step, 

Victor  Military  Band 
Poppy  Time  in  Old  Japan — Medley  Fox-trot, 

Victor  Military  Band 
35629  America,  Here's  My  Boy — Medley  One-step, 

Victor  Military  Band 
Way  Down  in  Iowa — Medley  Fox-trot, 

Victor  Military  Band 

35634  Hawaiian  Butterfly — Medley  Fox-trot, 

Victor  Military  Band 
When  It's  Circus  Day  Back  Home — Medley  One- 
step   Victor  Military  Band 

35635  I  Can  Hear   the  Ukuleles  Calling  Me — Medley 

Fox-trot   Victor  Military  Band 

Way  Down  in  Arkansas — Medley  One-step, 

Victor  Military  Band 
MISCELLANEOUS  INSTRUMENTAL  RECORDS 
18147  Old    Plantation    (Kuu    Home)    (Hawaiian  Gui- 
tars) Pale  K.  Lua  and  David  K.  Kaili 

Hawaiian  Echoes — Medley  (Hawaiian  Guitars), 
Helen  Louise  and  Frank  Ferera 

18291  Under  the  Double  Eagle  March  (Accordion  Solo), 

Pietro 

Heart  Echoes — Serenade    (Accordion  Solo), 

Pietro 

18292  Captain  Betty — One-step, 

Central  American  Marimba  Band  of  Gautemala 
Kiss  Me — One-step, 

Central  American  Marimba  Band  of  Guatemala 

18296  The   Dawn    of   Love    (Violin,   Flute   and  Harp 

with  Celesta)  Neapolitan  Trio 

La    Cinquantaine     (Gabriel    Marie  (Xylophone 

Solo)   William  H.  Reitz 

18306  Bugle  Calls  of  U.  S.  Army— Part  1, 

W.  G.  Johnston 
Bugle  Calls  of  U.  S.  Army— Part  2, 

W.  G.  Johnston 

18298  Pique  Dame  Overture— Part  I, 

Victor  Concert  Orchestra 
Pique  Dame  Overture — Part  II, 

Victor  Concert  Orchestra 
FIRST  IRISH  BAGPIPE  RECORDS 

18286  Irish  Melodies — Medley     (Irish    Bagpipe  with 

Piano)   Tom  Ennis 

Irish  Jigs  — Medley  (Irish  Bagpipe  with  Piano), 

Tom  Ennis 

VOCAL  RECORDS 

18287  What  a  Friend  We  Have  in  Jesus, 

Mr.  and  Mrs.  William  Wheeler 

That  Sweet  Story  of  Old  Elsie  Baker 

18290  Take  Me  Back  to  Babyland ...  William  F.  Larkin 
If  I  Were  King  of  Ireland ...  William  F.  Larkin 

18297  The  Call  to  the  Colors  (Recitation  with  Bugle), 

William  Sterling  Battis 
The  Meaning  of  Our  Flag  (2)  The  Flag  Goes 
By  (Recitation  with  Drum  and  Bugle), 

William  Sterling  Battis 

18301  For  You  a  Rose  Edna  Brown 

A  Wonderful  Thing  Edna  Brown 

45117  Jingles    from    the    Marsh  Birds — No.    1  (Bird 

Voices)   Charles  Kellogg 

Jingles    from    the    Marsh    Birds — No.    2  (Bird 

Voices)   Charles  Kellogg 

STORIES  FOR  CHILDREN 

35636  Epaminondas    (From   "Stories   to   Tell    to  Chil- 

dren")  (Sara  Cone  Bryant), 

Sara  Cone  Bryant 
The    Little    Jackal    and    the    Alligator  (From 
"Stories   to   Tell    to    Children")    (Sara  Cone 

Bryant)  Sara  Cone  Bryant 

SPECIAL  PATRIOTIC  RECORDS 

18293  My  Own  United  States   (From  "When  Johnny 

Comes  Marching  Home"), 

Raymond  Dixon  and  Male  Quartet 
We'll  Never  Let  Our  Old  Flag  Fall, 

Edward  Hamilton  and  Male  Quartet 
18300  It's  Time  for  Every  Boy  to  Be  a  Soldier, 

Charles  H.  Hart 
What  Kind  of  an  American  Are  You? 

Peerless  Quartet 

^•5 121  Battle  Hymn  of  the  Republic  (Air  "John  Brown's 

Body")   Reinald  Werrenrath 

Columbia,  the  Gem  of  the  Ocean  (with  Orpheus 

Quartet)  Lambert  Murphy 

64677  America — My  Country  'Tis  of  Thee, 

Clarence  Whitehill 

16137  American  Patriotic  Airs.    Hail  Columbia — Colum- 
bia, "the  Gem  of  the  Ocean  (Red,  White  and 

Blue)   Pryor's  Band 

America   (My  Country  'Tis  of  Thee), 

Sousa's  Band 
16777  Stars  and  Stripes  Forever  March  (Sousa), 

Sousa's  Band 
Fairest  of  the  Fair  March  (Sousa) 

Sousa's  Band 

17302  Washington  Post  March  (Sousa)  ...  Sousa's  Band 

El  Capitan  March  (Sousa)  Sousa's  Band 

17578  America  (Dr.  S.  F.  Smith-Henry  Carey), 

Victor  Mixed  Chorus 
Red,  White  and  Blue  (Dwight-Shaw) , 

Victor  Mixed  Chorus 
17902  America,  I  Love  You  (Leslie-Gottler), 

American  Quartet 
You'll  Be  There  (Brennan-Ball) .  Peerless  Quartet 
17957  National  Emblem  March  (Bagley), 

Arthur  Pryor's  Band 
Garde  du  Corps  March  (R.  B.  Hall), 

Arthur  Pryor's  Band 

35351  Sea  Songs  Victor  Mixed  Chorus 

War  Songs  Victor  Male  Chor 

64608  Tramp,   Tramp,    Tramp    (Root)    (with  Orpheus 

Quartet)   Clarence  Whitehill 

74039  Marseillaise,  La  (de  LTsle  (In  French), 

Marcel  Journet 
87247  Star  Spangled  Banner  (Arnold-Key), 

Geraldine  Farrar 
RED  SEAL  RECORDS 
Frances  Alda,  Soprano — In  English 
64675  Love-Token  (Vocal  Version  of  "Simple  Aveu"), 

Francis  Thome 
Enrico  Caruso,  Tenor — In  Italian 
87272  L'Alba  separa  dalla  luce  l'ombra  (Day  Banishes 

the  Night)   D'Annunzio-Tosti 

Julia  Culp,  Contralto 
64667  The  Old  Refrain   (Vienna  Popular  Song), 

Alice  Mattullath-Fritz  Kreisler 
Emilio  de  Gogorza,  Baritone — In  Italian 

64663  Santa  Lucia  Neapolitan  Folk  Song 

Giuseppe  be  Luca.  Baritone — In  Italian 
74526  Ballo  in  Maschera— Eri  tu  (Masked  Ball— Is  It 
Thou?)  Verdi 


50404 
50413 


Mischa  Elman,  Violinist 
Pianoforte  by  Phillip  Gordon 
74515  Simple  Confession    (Simple  Aveu), 

Francis  Thome  12 
Amelita  Galli-Curci,  Soprano — In  French 

64669  Manon  Lescaut- Laughing  Song  (Bourbonnaise), 

Auber  10 

Louise  Homer,  Contralto — In  Italian 

88584  Largo  (From  "Xerxes")  e  Handel  12 

Fritz  Kreisler,  Violinist 

64670  Ballet  Music  from  Rosamunde.  . Schubert-Kreisler  10 

Giovanni  Martinelli,  Tenor — In  Italian 
74518  La  Traviata — Dei  miei  bollenti  spiriti  (Wild  My 

Dream  of  Youth)   Verdi  12 

NEW  EDISON TjIAMONrTDISC  RECORDS 

Kamehameha  March.    Hawaiian  Guitars, 

Helen  Louise  and  Frank  Ferera 
Waialae  Medley — Waltz.  .Waikiki  Hawaiian  Orchestra 
Blue  Danube   Waltz  (Strauss), 

Imperial   Marimba  Band 
Messenger  Boy  March  (Amstead-Furth) , 

Imperial   Marimba  Band 
50420  Keep  Your  Eye  on  the  Girlie  You  Love  (Schus- 
ter).   Male  Voices  Premier  Quartet 

They're  Wearing  'Em  Hgiher  in  Hawaii  (Mohr). 

Male  Voices   Premier  Quartet 

50423  That  Funny  Jass  Band  from  Dixieland  (Marshall), 

Arthur  Collins  and  Byron  G.  Harlan 
When   You  Hear  Jackson  Moan  on  His  Saxo- 
phone— So  Long,  Letty  (Carroll)  Billy  Murray 

50428  Missouri  Waltz  (Logan-Eppel).    For  Dancing, 

Jaudas'  Society  Orchestra 
Poor  Butterfly — Fox-trot  (Hubbell).     For  Danc- 
ing Jaudas'  Band 

50434  I'm  So  Busy — Have  a  Heart   (Kern).  Soprano 

and  Tenor  Rachel  Grant  and  Billy  Murray 

Napoleon — Have  a  Heart  (Kern).  Tenor, 

Billy  Murray  and  Chorus 

50435  I'd  Be  Happy  Anywhere  with  You — Her  Soldier 

Boy  (Romberg).     Soprano  and  Tenor 

Bettina  Bergere  and  George  Wilton  Ballard 
You    Said  Something — Have    a    Heart  (Kern). 
Soprano  and  Tenor, 

Rachael  Grant  and  Billy  Murray 
I  Wonder  Why — Love  o'  Mike  (Kern).  Soprano, 

Gladys  Rice 

We'll  See — Love  o'  Mike  (Kern).    Soprano  and 

Tenor.  Bettina  Bergere  and  George  Wilton  Ballard 
Have  a  Heart — One-step.  For  Dancing. Jaudas'  Band 
Have  a  Heart  Waltzes  (Kern).    For  Dancing, 

Jaudas'  Society  Orchestra 
Havanola  Fox-Trot  (Have  Another)  (Frey).  For 

Dancing   Jaudas'  Band 

Home  Again  One-Step — Her  Soldier  Boy  (Rom- 
berg).   For  Dancing  Jaudas'  Band 

Saw     Ye      My      Saviour — Communion  Hymn 

(Brackett).  Mezzo-Contralto. Nevada  Van  der  Veer 
Shepherd,    Show    Me    How    to    Go  (Brackett). 

Mezzo-Contralto   Nevada  Van  der  Veer 

Light  Cavalry  Overture  (von  Suppe).  Xylophone, 

George  Hamilton  Green 
Tannhauser  March  (Wagner).  Xylophone, 

George  Hamilton  Green 
Explanatory  Talk  for  Vesti  la  giubba  (On  with 

the  Play) — I  Pagliacci  (Leoncavallo)  

Vesti  la  giubba  (On  with  the  Play) — I  Pagliacci 

(Leoncavallo).    Tenor,  in  Italian ...  Guido  Ciccolini 
Dost  Thou  Know  That  Sweet  Land  (Connais-tu 
le  pays) — Mignon  (Thomas).  Contralto, 

Marie  Morrisey 
Gentle   Flowers    in    the    Dew    (Faites-lui  mes 
aveux) — Faust  (Gounod).  Contralto, 

Marie  Morrisey 

Farewell   (Schubert).     Contralto  Marie  Morrisey 

Flow  Gently,  Sweet  Afton  (Spilman).  Contralto, 

Marie  Morrisey 
Explanatory  Talk  for  O  terra  addio  (Farewell, 

Oh  Earth)— Aida  (Verdi)   

O    terra    addio     (Farewell,    Oh    Earth) — Aida 
(Verdi).    Soprano  and  Tenor,  in  Italian, 

Marie  Rappold,  Giovanni  Zenatello  and 
Grand  Opera  Chorus 
Sunshine  Song  (Solvejg's  Lied)    (Grieg).  So- 
prano   Julia  Hemrich 

Young  Tom  O'Devon  (Russell).  Baritone, 

Arthur  Middleton 
Carme  (Canto  Sorrentino)    (Curtis).     Tenor,  in 

Neapolitan   Guido  Ciccolini 

Mamma  mia,  che  vo'  sape  (Nutile).    Tenor,  in 
Italian  Guido  Ciccolini 


50436 

50437 
50438 

80345 

80349 

82119 

82121 

82122 
83066 

83067 
83068 


EDISON  BLUE  AMBEROL  RECORDS 


CONCERT  LIST 

28267  America  (My  Country  'Tis  of  Thee).  Baritone, 

orch.  accomp  Arthur  Middleton  and  Chorus 

28266  La  Brabanconne  (Belgian  National  Anthem).  So- 
prano in  French,  orch.  accomp  Alice  Verlet 

REGULAR  LIST— STIRRING    PATRIOTIC  RECORDS 


32 


21  American  Patrol  (F.  W.  Meacham), 

New  York  Military  Band 

3214  American  War  Songs — No.  1.  American  Brass  Quartet 

3215  American  War  Songs — No.  2. American  Brass  Quartet 

3201  Let's   All    Be   Americans   Now.  (Berlin-Leslie- 

Meyer).    Tenor,  orch.  accomp  Adolph  J.  Hahl 

3220  Liberty  Bell  March  (Sousa)  .New  York  Military  Band 
3203  Medley  of  American  Patriotic  Airs, 

New  York  Military  Band 

3202  Stars  and  Stripes  Forever  March  (Sousa), 

Imperial  Marimba  Band 

3215  Uncle  Sam  Medley— No.  1, 

National  Guard  Fife  and  Drum  Corps 
3219  Uncle  Sam  Medley — No.  2, 

National  Guard  Fife  and  Drum  Corps 
LATEST  BROADWAY  HITS 

3197  Everybody  Loves  a  "Jass"  Band  (Leon  Flatow). 

Baritone,  orch.  accomp  Arthur  Fields 

3222  For  Me  and  My  Gal  (Geo.  W.  Meyer).  Tenor, 

orch.  accomp  Billy  Murray  and  Chorus 

3216  It's  a  Long,  Long  Time  Since  I've  Been  Home 

(Josephine  E.  Vail).    Tenor,  orch.  accomp., 
J      v  Billy  Murray 

3217  I've  Got  the  Sweetest  Girl  in  Maryland  (Walter 

Donaldson).    Male  voices,  orch.  accomp., 

Premier  Quartet 
3196  Night    Time    in    Little    Italy    (Fred  Fischer). 
Baritone  and  Tenor,  orch.  accomp. 

Arthur  Collins  and  Byron  G.  Harlan 

3211  She's  Dixie  All  the  Time  (Harry  Tierney).  Male 

voices,  orch.  accomp  Premier  Quartet 

FOOT-TICKLING  DANCES 
3195  Allah's    Holiday  —  Fox-trot  —  Katinka  (Rudolf 

Friml)   Jaudas'  Society  Orchestra 

3213  Hill   and   Dale — Fox-trot    (Henry   Lodge).  For 

Dancing  Van  Eps'  Banjo  Orchestra 

3198  Home  Again— One-step — Her  Soldier  Boy  (Sjg- 

mund  Romberg).    For  Dancing  Jaudas  Band 

3212  Rolling  Stones  Waltz  (Archie  Gottler), 

Jaudas   Society  Orchestra 
BALLADS  AND  HEART-SONGS 
3^08  Dreams    (Anton    Strelezki).      Contralto,  orch. 

accomp  Carolina  Lazzari 


3199  Honor  Thy  Father  and  Mother  (and  Good  Luck 

Will    Follow   You)    (Harry   Jentes).  Tenor, 
orch.  accomp  Manual  Romain 

3204  Silver    Bay    (Percy    Wenrich).     Mixed  voices, 

orch.  accomp  Metropolitan  Quartet 

3205  'Twas  Only  an  Irishman's  Dream  (Rennie  Cor- 

mack).  Tenor,  orch.  accomp. George  Wilton  Ballard 
3207  Would  You  Take  Back  the  Love  You  Gave  Me? 
(Ernest  R.  Ball).    Tenor,  orch.  accomp., 

Emory  B.  Randolph 
INSTRUMENTAL  FAVORITES 

3206  Silver  Threads  Among  the  Gold  (H.  P.  Danks). 

Zimbalom,  Pianoforte,  by  Olga  M.  Bibor, 

M.  Nagv 

3200  Valley  of  Love  (Carl  Rudolpho).    Violin,  Violon- 
cello, Flute  and  Piano, 

Ansonia  Instrumental  Quartet 
3209  Vera — Valse  Lente  (Alex.  F.  Lithgow) .  Soderol  Band 

COLUMBIA  GRAPHOPHONE  CO. 

A5964  Causerie   (Prairie  Flower)    (Macmillen).  Orch. 

accomp  Francis  Macmillen,  Violinist 

Barcarole    (Macmillen).     Richard    Hageman  at 

the  Piano  Francis  Macmillen,  Violinist 

LUCY  GATES  AND  THE  FAMOUS  "ALOHA  OE" 
A5960  Aloha  Oe  (Liliuokaland).     (Arr.  by  Charles  H. 

Roth.)     Accomp.  by  Guitars  Lucy  Gates, 

Soprano,  and  Columbia  Stellar  Quartet 
Juanita   (May).     (Arr.  by  Hilton.)     Orch.  ac- 
comp Lucy  Gates,  Soprano,  and 

Columbia  Stellar  Quartet 
LOUIS  GRAVEURE  SINGS  MUSIC  OF  THE 
SOUTHLAND 
A5959  Old  Black  Joe  (Foster).    Orch  accomp., 

Louis  Graveure,  Baritone 
Carry  Me  Back  to  Old  Virginny  (Bland).  Orch. 

accomp  Louis  Graveure,  Baritone 

CINCINNATI    SYMPHONY—   FAMILIAR  MELODIES 

INTERPRETED  BY  FAMOUS  ORCHESTRA 
A5966  Blue  Danube  Waltz  (Strauss).     (Under  the  di- 
rection of  Dr.  Ernst  Kunwald), 

Cincinnati  Symphony  Orchestra 
Tales  of   Hoffman    (Offenbach).  "Barcarolle." 
(Radiant    Night.)      (Direction    of    Dr.  Ernst 
Kunwald) .....  Cincinnati  Symphony  Orchestra 
POPULAR  HITS  OF  THE  MONTH 
A2232  Hong  Kong   (Von   Holstein   and  A.  Sanders). 

Orch  accomp.  ...Elizabeth  Brice,  Soprano,  and 
Charles  King,  Tenor 
Down    at    the    Huskin'    Bee    (Mohr).  Orch. 

accomp  .Tames  Reed,  Tenor,  and 

James  Harrison,  Baritone 
A2242  It's  Time  for  Every  Boy  to  Be  a  Soldier  (Tier- 
ney).   Orch.  accomp  Peerless  Quartet 

If  the  Tango  Should  Change  to  a  March,  Little 
Girl  (Hager).    Orch.  accomp., 
Andrea  Sarto,  Baritone,  and  Broadway  Quartet 
A2243  There  Are  Two  Eyes  in  Dixie  (Berlin).  Orch. 

accomp  Carl  McCullough,  Tenor 

Mister  Butterfly  (Edwards).    Orch.  accomp., 

Henry  Burr,  Tenor 
A2238  I  Wonder  Why  (From  "Love  o'  Mike")  (Kern). 

Orch.  accomp  Anna  Wheaton,  Soprano 

Rolled  Into  One   (From  "Oh,  Boy!")  (Kern). 

Orch.  accomp  Anna  Wheaton,  Soprano 

A2229  If   You   Ever   Get   Lonely    (Marshall).  Orch. 

accomp  Elizabeth  Brice,  Soprano,  and 

Charles  King,  Tenor 
The  Passing  Show  of  1917   (Snyder).  "Meet 
Me  at  the  Station,  Dear."    Orch.  accomp., 

Knickerbocker  Quartet 
A2245  You  Don't  Have  to  Come  from  Ireland  to  Be 
Irish   (Grant).     Orch.  accomp., 

M.  J.  O'Connell,  Tenor 
Huckleberry   Finn    (Hess,   Lewis   and  Young). 

Orch.  accomp  Sam  Ash,  Tenor 

A2230  Georgia  (Migliaccio).    Orch.  accomp., 

Robert  Lewis,  Tenor,  and  George  Wilson,  Tenor 
Somewhere  on  Broadway   (Carroll).     Orch.  ac- 
comp Robert  Lewis,  Tenor 

A2228  Evening  Brings  Rest  and  You  (Bishop).  Orch. 

accomp  Inez  Barbour,  Soprano,  and 

Andrea  Sarto,  Baritone 
The  Road  That  Leads  to  Love  (Berlin).  Orch. 

accomp  George  Wilson,  Tenor 

A2244  The  Cute  Little  Wigglin'  Dance  (Creamer  and 
Layton).    Orch.  accomp.  Arthur  Fields,  Baritone 
Rolling   in   His   Little   Rolling   Chair  (Mohr). 

Orch.  accomp  Sam  Ash,  Tenor 

DANCE  RECORDS 
A5967  Hawaiian  Butterfly  (Baskette  and  Santly) — Fox- 
trot.    Introducing  Everybody  Loves  a  "Jass" 

Band  (Flatow)  Prince's  Band 

Hong    Kong    (Von    Holstein    and  Sanders). 

"Jazz"  One-step  Prince's  Band 

A5961  Naughty!   Naughty!   Naughty!    (Vincent) — One- 
step.     Introducing   Underneath    the  Weeping 

Willow  Tree  (Osborne)  Prince's  Band 

On  the  Sandwich  Isles  (H.  Von  Tilzer) — One- 
step.  Introducing  (1)  Cross  My  Heart  and 
Hope  to  Die  (H.  Von  Tilzer),  (2)  Now's  the 

Time  (Ward)  Prince's  Band 

A5962  I     Wonder     Why — Fox-trot.       Introducing  It 
Wasn't    My    Fault,    from    "Love    o'  Mike" 

(Kern)   Prince's  Band 

You're  in  Love — Fox-trot.  Introducing  Boola 
Boo,  from  "You're  in  Love"  (Friml), 

Prince's  Band 
A5965  Clinging  Arms   (Colmans) — Waltz, 

Prince's  Orchestra 
Myona     (Morgan     and     Friedland) — Hawaiian 

Waltz   Prince's  Orchestra 

A2233  It's  a  Long,  Long  Time  (Vail) — Fox-trot, 

Borbee's  "Jass"  Orchestra 
Just  the  Kind  of  a  Girl  (You'd  Love  to  Make 
Your  Wife)  (H.  Von  Tilzer)— One-step, 

Borbee's  "Jass"  Orchestra 
A2241  Calico    Rag    (Johnson) — One-step.      Drum  and 
Piano  Duet. Howard  Kopp  and  Frank  E.  Banta 
Money  Blues  (Frey) — Fox-trot.  Drum  and  Piano 

Duet  Howard  Kopp  and  Frank  E.  Banta 

A2240  U.  S.  Navy  Calls  Vincent  Buono,  Bugler, 

Harry  E.  Humphreys,  Announcer 

U.  S.  Army  Calls  Vincent  Buono,  Bugler, 

Harry  E.  Humphreys,  Announcer 
A2239  Marching  Through  Georgia  (Work).     Orch.  ac- 
comp Morton  Adkins,  Baritone 

Columbia  the  Gem  of  the  Ocean  (Red,  White  and 
Blue)   (Shaw-Becket).     Orch.  accomp., 

Morton  Adkins,  Baritone 

A2237  American  Patrol  (Meacham)  Prince's  Band 

Medley  of  Patriotic  Airs  (Arr.  by  Maurice 
Smith).  Introducing  Tramp,  Tramp,  Tramp, 
Johnny  Comes  Marching  Home,  Marching 
Through  Georgia,  Girl  I  Left  Behind,  Battle 

Cry  of  Freedom  and  Dixie  Prince's  Band 

A2246  Just  Before  the  Battle,  Mother  (Root).  Unac- 

comp  Columbia  Stellar  Quartet 

My  Own  United  States  (Arr.  by  Shattuck), 

Columbia  Stellar  Quartet 
A2196  Policy  King  March  (Brown).  Unaccomp., 

Saxo  Sextette,  Saxophone  Sextette 
All  Blues  Medley   (Smythe).     Introducing  (1) 
Hesitation   Blues,    (2)   Joyman   Blues.  Unac- 
comp Saxo  Sextette,  Saxophone  Sextette 

A2234  Good-Bye  (Tosti).    Violin,  Cello  and  Piano, 

Taylor  Trio 

Sing  Me  to  Sleep  (Greene).    Violin,  Cello  and 
Piano  Taylor  Trio 

{Continued  on  page  130) 
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A2247  Eileen     (Herbert).      "Ireland    My  Sireland." 

Orch.  accomp  Vernon  Stiles,  Tenor 

Eileen  (Herbert).    "The  Irish  Have  a  Great  Day 

Tonight."    Orch.  accomp  Vernon  Stiles, 

Tenor,  and  Columbia  Stellar  Quartet 
A5963  Mavourneen  Koamin'  (O'Neill).     Orch.  accomp. 

Charles  Harrison,  Tenor 
The  Magic  of  Your  Eyes  (Penn).   Orch.  accomp. 

Charles  Harrison,  Tenor 
A2235  Darky's  Oration  on  Women   (Golden  and  Mar- 
lowe).   Comedy  Dialogue,  Banjo  accomp., 

Golden  and  Marlowe 
The  Hospital  Patient.     Comedy  Dialogue,  unac- 

comp  Golden  and  Marlowe 

A2231  Tollity  One-Step  (Whitlock).    Band  accomp., 

W.  Whitlock,  Bell  Solo 
Happy    Days    Schottische    (Whitlock).  Orch. 

accomp  W.  Whitlock,  Bell  Solo 

A2236  The    Bunnies    at    Bunnyville    Center  (Adeline 
Francis).  Part  I.Adeline  Francis,  Story  Telling 
The    Bunnies    at    Bunnyville    Center  (Adeline 
Francis).  Part  II. Adeline  Francis,  Story  Telling 

PATHE  FREREsThONOGRAPH  CO. 

NEW  OPERATIC  RECORDS 
Recordings  of  Giacomo  Rimini,  Baritone 
60052  Faust  (Gounod)  "Invocation"  in  Italian, 

Giacomo  Rimini,  Baritone 
Otello   (Verdi),  "Brindisi"   (Drinking  Song),  in 

Italian   Giacomo  Rimini,  Baritone 

59005  Cavalleria  Rusticana  (Mascagni),  "Voi  lo  sapete" 
(Santuzza's  Air),  in  Italian, 

Eleoriora  de  Cisneros,  Mezzo-Soprano 
La    Gioconda     (Ponchielli)     "Voce    di  donna" 
(Angelic  Voice),  in  Italian, 

Eleonora  de  Cisneros,  Mezzo-Soprano 
40079  Rigoletto  (Verdi),  "Hush,  in  Silence  Fulfill  Our 
Errand" .  Premier  Operatic  Male  Voice  Quartet 
Rigoletto  (Verdi),  "Unto  a  Lone  Abode, 

Premier  Operatic  Male  Voice  Quartet 
NEW  STANDARD  VOCAL  RECORDS 
52012  I  Know  of  Two  Bright  Eyes  (Clutsam).  Violin, 
Harp,  Flute  and  Piano  accomp., 

Craig  Campbell,  Tenor 
I  Love  You  (Pyman-MacCarthy), 

Craig  Campbell,  Tenor 
40016  Sweet  Spirit  Hear  My  Prayer  (Wallace), 

Leonora  Sparkes,  Soprano 
Angels  Ever  Bright  and  Fair  (Handel), 

Leonora  Sparkes,  Soprano 

40078  My  Dreams  (Tosti)  Reed  Miller,  lenor 

Constancy  (Hill)  Reed  Miller,  Tenor 

FOUR  FAVORITE  HYMNS 

20159  Brighten  the  Corner  Where  You  Are  (Gabriel). 

Organ  accomp  William  Wheeler,  Tenor 

If  Your  Heart   Keeps   Right   (Ackley).  Organ 
accomp  William  Wheeler,  Tenor 

20160  I  Walk  with  the  King  (Ackley).    Organ  accomp. 

William  Wheeler,  Tenor 
Since    Jesus    Came   into    My    Heart  (Gabriel). 

Organ  accomp  William  Wheeler, 

POPULAR  HITS  OF  THE  MONTH 

20163  Yukaloo  (Van  Brunt- Von  Tilzer)  ..  Sterling  Trio 
For  Me  and  My  Gal  (Meyer).  Duet, 

Campbell  and  Burr 

20151  Indiana  (Hanley)   Sterling  Trio 

What  Would  I  Do   Without  You  (Frost-Keith- 
ley)  Henry  Burr,  Tenor 

20170  The  Road  That  Leads  to  Love  (Berlin), 

Alfred  Alexander,  Tenor 
Somewhere  in  Dixie  (Kilgour-Von  Tilzer).  Duet. 

Campbell  and  Burr 
20128  " Honolulu,    America    Loves     You  (Cox-Clarke- 
Monaco)   Ruth  Roye,  Soprano 

Though  I  Had  a  Bit  o'  the  Divil  in  Me  (Van 
Brunt-Von  Tilzer).     Piano  accomp., 

Wallace  Cox,  Baritone 

20164  There's  Egypt  in  Your  Dreamy  Eyes  (Spencer). 

Pathe  Salon  Orch,  accomp., 
Hong  Kong  (Von  Hostein-Sanders) , 

Lewis  Piotti,  Tenor 
Harry  McClaskey,  Tenor 

20166  The    Cute    Little    Wigglirf'    Dance  (Creamer- 

Layton)   Louis  J.  Winsch,  Baritone 

Eve  Wasn't  Modest  Till  She  Ate  That  Apple 

(Von  Tilzer)   Lewis  Piotti,  Tenor 

NEW  NOVELTY  DANCE  RECORDS 
20169  America,  I  Love  You  (Leslie-Gottler) ,  (Patriotic 
Medley) — One  or  Two-step, 

American  Republic  Band 
The  Donkey  Trot  (Nugent) — Fox-trot, 

American  Republic  Band 
20168  Myona  (Morgan-Friedland) — Hawaiian  Waltz, 

Pathe  Dance  Orchestra 
Honeymoon  Inn,  from  "Have  a  Heart"  (Kern) 

— Medley  One-step  Pathe  Dance  Orchestra 

20145  I  Wonder  Why.     Introducing  "Poor  Butterfly" 
(Kern) — Medley  Fox-trot, 

Wilbur  Sweatman  and  His  Jass  Band 
Dancing  an  American  Rag  (Ward) — One  or  Two- 
step   Wilbur  Sweatman  and  His  Jass  Band 

20167  Joe  Turner  Blues  (Handy) — Medley  Fox-trot, 

Wilbur  Sweatman  and  His  Jass  Band 
A  Bag  of  Rags  (McKanlass) — One  or  Two-step, 
Wilbur  Sweatman  and  His  Jass  Band 
NEW  VIOLIN  SOLOS  BY  JAN  RUBINI 
40074  Serenade    (Franz    Drdla).     Violin    Solo,  Piano 


accomp  Jan  Rubini  12 

10  The   Sunshine   of    Your   Smile    (Ray).  Violin 

Solo,  Piano  accomp  Jan  Rubini  12 

NEW  BAND  AND  ORCHESTRA  RECORDS 
10      J0077  Le  Chemineau,  Fantaisie  Part  I  (Leroux), 

Garde  Republicaine  Band  of  France  12 
12  Le  Chemineau,  Fantaisie  Part  II  (Leroux), 

Garde  Republicaine  Band  of  France  12 
12      40075  Triumphal  March  (Anon)  ...  Pathe  Military  Band  12 
Back  to  the  Camp  (Blankenburg) — March, 

Pathe  Military  Band  12 
10      40076  La  Giralda  (Jurrana)— March, 

Imperial  Symphony  Orchestra  12 
10  Mystic  Beauty    (Finck) — "Intermezzo," 

Imperial  Symphony  Orchestra  12 
10  NEW  INSTRUMENTAL  NOVELTIES 

20172  Helen  Jackson   Smiles    (Allington).  Xylophone 

10  Solo,  Piano  accomp  Ed.  Allington,  Jr.  10 

Cocoanut  Dance  (Hermann) — "Characteristic," 
10  Pathe  Concert  Orchestra  10 

20118  Spooky  Spooks  (Claypoole) — "Characteristic," 
10  Mata's  Blue  and  White  Marimba  Band  10 

Admiration   (Hawaiian  Idyl), 

Pathe  Dance  Orchestra  10 
NEW  NATIVE  HAWAIIAN  MELODIES 

20173  Halona  Waltz  (Unknown), 

Louise  and  Ferera  Hawaiian  Troupe  10 
Maui    (Hopkins-Sclam).      Introducing  "Malanai 
Anu  Ka  Makani," 

Louise  and  Ferera  Hawaiian  Troupe  10 
CORNET  SOLOS  BY  SERGEANT  LEGGETT 
20171  Come  Sing  to  Me  (Thompson).    Cornet  Solo, 

Sergeant  Leggett  10 
Slave  Song  (del  Riego).    Cornet  Solo, 

Sergeant  Leggett  10 

STARR_PIANO  CO. 

PATRIOTIC  RECORDS 
10012  1863  March  Medley  (Calvin)  (Chester  W.  Smith, 

Conductor)  Smith's  Band 

American  Patrol  (Meaeham)  (Chester  W.  Smith, 

Conductor)  Smith's  Band 

7501  The  Stars  and  Stripes  Forever — March  (Sousa). 

Starr  Military  Band 

EI  Capitan — March  (Sousa)  Starr  Military  Band 

7500  Under  the  Double  Eagle — March  (Wagner), 

Starr  Military  Band 
Blaze  Away! — March  (Holzmann) .  Starr  Military  Band 
7523  Wake  Up,  America!  (Graff,  Jr.-Glogau).  Tenor 

with  orch.  accomp  Henry  Burr 

If  the  Tango  Should  Change  to  a  March,  Little 
Girl  (Farran-Hager).    Duet  with  orch.  acomp., 

.  Campbell  and  Burr 
7574  Comrades  in  Arms  (Cardoze-DeKoven).  Baritone 

0  with  band  accomp  John  W.  Dodd 

Kings  of  the   Road    (Weatherby-Bevan).  Bari- 

0  tone  with  band  accomp  John  W.  Dodd 

7585  America,     Here's     My     Boy  (Sterling-Lange). 

0  Tenor  with  orch.  accomp  Henry  Burr 

7585  Indiana  (MacDonald-Hanley).    Tenor  with  orch. 

0  accomp  Henry  Burr 

INSTRUMENTAL  RECORDINGS  OF  REAL  MERIT 
0        7596  Intermezzo — "Cavalleria   Rusticana"  (Mascagni) 

(Personally  conducted  by  Pietro  Floridia), 
0  Pietro  Floridia's  Orchestra  Mignon 

0  Solvig's  Song — "Peer  Gynt  Suite,  No.  2"  (Grieg) 

(Personally  conducted  by  Pietro  Floridia), 
0  Pietro  Floridia's  Orchestra  Mignon 

10011  The  Bohemian  Girl  Overture  (Balfe), 
0  Starr  Concert  Band 

Intermezzo  Russe  (Franke)  Starr  Band 

0      10013  Marche  Turque  (Patrol)  (Eilenberg), 

Kismet  Temple  Band 

0  Turkish  Patrol  (Michaelis)  Kismet  Temple  Band 

75000  Mignon  (Grand  Polonaise)  (Thomas), 

Starr  Concert  Band 

0  Stradella  Overture  (Flotow)  Starr  Concert  Band 

DANCE  RECORDS 
10010  Rooster  Rag — Fox-trot  (Pollock) .  Starr  Military  Band 
Hy-Sine — One-step  (Morgan  and  Chapi), 
0  Starr  Military  Band 

0  POPULAR  VOCAL  NUMBERS 

7597  It's  a  Shame  That  We  Have  to  Grow  Old 
u  (Tracey  and  Berg- Vincent).    Tenor  with  orch. 

accomp  George  Bairde 

0  Oh!    Papa,    Oh!    Papa    (Vincent    and  Hanley). 

Tenor  with  orch  accomp  George  Bairde 

7599  Avalon  (Frost-Keithley).    Vocal  Trio  with  orch., 

Sterling  Trio 

0  Mv  Old  Kentucky  Home  (Foster).  Vocal  Quar- 
tet, unaccompanied  Weber  Quartet 

0        7598  Pull  the  Cork  Out  of  Erin  (Burkhardt- Fisher) . 

Tenor  with  orch.  accomp  Vernon  Dalhart 

0  When  the  Sun  Goes  Down  in  Dixie  (McCarron- 

Von  Tilzer).    Tenor  with  orch.  accomp., 

0  Arthur  Hall 

o      IMPERIAL  TALKING  MACHINE  CO. 

0  (Ten-Inch  Records) 

POPULAR  "HITS"  OF  THE  DAY 
0      5450A  Poor  Butterfly  (Golden-Hubbell).  Soprano, 

Mildred  Richardson 
0      5450B  That's  Why  My  Heart  Is  Calling  You  (Kerr- 

Motzan).    Tenor   Charles  Ryan 

5451A  There's  Egypt  in  Your  Dreamy  Eyes  (Brown- 
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Avail  Yourself  of  Our 

SPECIAL  SAMPLE  OFFER 

■  F-  NYE  New  Bedford,  Mass. 

Spencer).    Tenor   Harvey  Hindermyer 

Eileen!     (Alanna,    Astore)  (Blossom-Herbert). 

.Tenor   Charles  Ryan 

My  Golden  Prairie  (Gilbert-Lee).  Baritone, 

„       ,„r      .  Joseph  Phillips 

Silver  Bay  (Wenrich).    Tenor  Manuel  Romain 

Mammy  s   Little  Coal  Black  Rose   (Egan- Whit- 
ing).   Baritone   Arthur  Collins 

All  the  World  Will  Be  Jealous  of  Me  (Dubin- 

Ball).    Tenor   Henry  Burr 

COMIC  SELECTIONS 
If  I  Catch  the  Guy  Who  Wrote  Poor  Butterfly 

(Jerome-Green).    Soprano   Ada  Jones 

I'm  a  12  o'Clock  Fellow  in  a  9  o'Clock  Town 

(Whiting  and  Kalmar-Von  Tilzer).  Tenor, 
v  .,      _        .  Byron  G.  Harlan 

Lily  of  the  Valley  (Gilbert-Friedland).  Duet, 
_        ,,    »  Collins  &  Harlan 

Cross  My  Heart  and  Hope  to  Die  (Kilgour-Von 

Tilzer).    Soprano   Ada  Jones 

DANCE  SELECTIONS 
My  Hawaiian  Sunshine — One-step  (Gilbert-Mor- 
gan)  Imperial  Band 

Indiana — Fox-trot  (Hanley)   Imperial  Band 

Allah's    Holiday — Fox-trot     (From  "Katinka") 

(Friml)   Imperial  Qrchestra 

Golden    Sunshine    Waltz — Waltz    (From  "Her 

Soldier  Boy")   (Kalman)  Imperial  Orchestra 

NEW  BAND  NUMBERS 
Airs   and   Frolics   of   the   South   (Arr.   by  G. 

Peluso)   Imperial  Band 

Father   of  Victory    (Le   Pere   de   La  Victoire) 

(Ganne)   Imperial  Band 

ITALIAN  SELECTIONS 
So  Nnammurata  'e  te!  (I'm  in  Love  with  You). 

Tenor   Roberto  Rotondo 

Mmiez  o'  Grano  (In  the  Wheat  Fields).  Tenor, 

Roberto  Rotondo 
HAWAIIAN  SELECTIONS 
Hopa  Haole  Hula  Girl  (My  Honolulu  Hula  Girl), 

Louise  and  Ferera 
Pua  Carnation    (A  Sweet  Carnation) 

Louise  and  Ferera 
TWELVE-INCH  RECORDS 

Good-Bye!    (Tosti).     Baritone  Francis  Millet 

When  the  Boys   Come  Home   (Speaks).  Bari- 
tone  Francis  Millet 

Star-Spangled  Banner  (Key).  Soprano, 

Regina  Vicarino 
Boy  Scouts  of  America   (Sousa).  Band, 

Imperial  Band 

EMERSON  PHONOGRAPH  CO. 


(Seven-Inch  Records) 
PATRIOTIC  SELECTIONS 
7179  President  Wilson's  War  Message,  Part  I. 

President  Wilson's  War  Message    Part  "11.  De- 
livered before  a  joint  session  of  both  houses  of 
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John  M.  Dean  Corporation 

Putnam,  Conn. 


Manufacturers  of 


Talking  Machine 

NEEDLES 


Dean  Service  covers  every 
essential  need  in  talking 
machine  needles.  Needles 
furnished  in  bulk  or  in 
special  packages.  Quality 
needles  only. 
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Congress  on  April  2,  1917.     Spoken  by, 

Ervin  Goodfellow 
7178  You're  a  Grand  Old  Flag  (Geo.  M.  Cohan).  Bari- 
tone solo,  orch.  accomp  Ben  Linn 

War  Song  Medley.    Including  "Just  Before  the 
Battle,    Mother,"    "Battle   Cry    of  Freedom." 

Baritone  solo,  orch.  acomp  John  W.  Myers 

7181  The  Triumph  of  Old  Glory  (Arthur  Pryor), 

Emerson  Military  Band 
A  Hot  Time  in  the  Old  Town  (Matz).  Baritone 

solo,  orch.  accomp  Ben  Linn 

7180  March  Patriotic  (On  American  Airs)  (Rosey), 

Emerson  Military  Band 
Military  Tactics  (March  on  Bugle  Calls)  (Rosey), 

Emerson  Military  Band 
POPULAR  AND  MUSICAL  COMEDY  SONG  HITS 
7197  Lily  of  the  Valley.    As  introduced  by  Mr.  Lewis 
in  the  Anna  Held  show.    Baritone  solo,  orch. 

accomp   Henry  Lewis 

Oh  Johnny,  Oh  Johnny,  Oh!  From  the  Anna 
Held  show.    Comic  song,  orch.  accomp, 

Henry  Lewis 

7189  I  ve  Got  the  Sweetest  Girl  in  Maryland  (Don- 

aldson).    From  "So  Long,  Letty."  Baritone 

solo,  orch.  accomp  Ben  Linn 

'Twas    Only    an    Irishman's    Dream  (Cormack- 

O'Brien).    Tenor  solo,  orch.  accomp., 

_  James  Doherty 

7188  It  Takes  a  Long,  Tall  Brown  Skin  Gal  (To  Make 

a   Preacher  Lay   His  Bible   Down)    (Will  E. 

Skidmore).     Comic  song,  orch.  accomp., 

Arthur  Collins 
He  s  Just  Like  You  (Von  Tilzer).    Baritone  solo, 

orch.  accomp  Ben  Linn 

7190  Everybody  Loves  a  Girl   Who's  Modest  (We'll 

Have  to  Pass  the  Apples  Again)  (Von  Tilzer- 
McCarron).    From    So  Long,  Letty."  Novelty 

song,  Orch.  accomp  Ben  Linn 

I  Ain't  Got  Nobody  Much  (And  Nobody  Cares 
for  Me).    Character  song,  orch.  accomp., 

7192  Till' the  Clouds  Roll  by  (Kern-Wodehouse).  From1"1"11 
"Oh  Boy"  at  the  Princess  Theatre,  New  York. 
Tenor  solo,  accomp,  by  piano,  cello  and  violin, 

Vernon  Dalhart 
You  Said  Something  (When  You  Said  You  Love 
Me)    (Kern-Wodehouse).     From   the  Musical 
Comedy  "Have  a  Heart,"  at  the  Liberty  Thea- 
tre, New  York.    Tenor  solo,  accomp.  by  piano, 

cello  and  violin   Vernon  Dalhart 

DANCE  HITS  OF  THE  MONTH 
7196  Ragging  the  Waves — Fox-trot  (Joe  Rosey), 

Emerson  Dance  Orchestra 
Waters  of  Venice — Waltz  (Albert  Von  Tilzer), 

Emerson  Dance  Orchestra 
7195  Listen  to  This — One-step  (Kaufman), 

Emerson  Dance  Orchestra 
Waiu  Luliluli.     Ukulele  and  guitar  duet, 

Helena  &  Palakiko 
7199  Hy-Sine  (Morgan-Chapi) — March  and  One-step, 

Emerson  Military  Band 
There's  Someone  More  I.onesome  Than  You  Med- 
ley— One-step   (Von  Tilzer), 

Emerson  Dance  Orchestra 
STANDARD  VOCAL  SELECTIONS 
(Bass,  Operatic,  Ftc.) 

7183  Out  from  Rio  (L.  T.  and  V.  Strickland).  Tenor 

solo,  accomp.  by  piano,  violin  and  cello, 

Vernon  Dalhart 
Off  to  Philadelphia  (Hayes)  (Old  Irish  Melody). 
Baritone  solo,  orch.  accomp  Tohn  W.  Myers 

7184  Rocked    in   the   Cradle   of   the    Deep  (Knight). 

Bass  solo,  orch.  accomp  Gus  Reed 

Bell   in  the  Lighthouse    (Lamb-Solomon).  Bass 

solo,  orch.  accomp  Gus  Reed 

7182  Maria,  Mari.    Neapolitan  Song,  Sung  in  Italian 
(E.  di  Capua).    Tenor  solo,  orch.  accomp., 

Toto  Campi 

O  Paradise  (Meyerbeer).  From  Act  IV.  of 
"I'Africaine."     Tenor   solo,  in   French,  orch. 

accomp  Charles  Morati 

STANDARD  ORCHESTRA  SELECTIONS 

7186  Ballet  Egyptienne,  Part  T. 

Ballet  Egyptienne,  Part  II  (Luigini). 

Riesenfeld's  Rialto  Orchestra 

7187  The    Angelus,    from   "Scenes    Pitteresques"  III 

(Massenet)  Riesenfeld's  Rialto  Orchestra 

Introduction    to    the    Fourth    Act    of  Carmen 

(George  Bizet)  Riscnfeld's  Rialto  Orchestra 

INSTRUMENTAL  AND  NOVELTY  SOLOS 
(Violin,  Cornet,  Accordeon.  Whistling) 
7198  Minuet  in   G    (Beethoven).     Violin   solo,  piano 

accomp  Irma  Seydel 

Sextette  from  Lucia  (Galtano  Denizctti).  From 
Act  II  of  "Lucia  Di  Lammermoor."  Accor- 
deon solo  Flavilla 

7185  Levy-a-Than   Polka   (Jules  Levy).     Cornet  solo, 

accomp.  by  band  Jules  Levy,  Jr. 

The  Robin  and  the  Wren.    Whistling  solo,  piano 

accomp  Toseph  Belmont 

BILLY  SUNDAY  HYMNS 

7191  If  Your  Heart  Keeps  Right  (Ackley-D'Armond). 

Baritone  solo,  orch.  accomp.  .Homer  A.  Rodeheaver 
Since  Jesus  Came   into  My  Heart  (Gabriel-Mc- 
Daniel).    Baritone  solo,  orch.  accomp.. 

Homer  A.  Rodeheaver 
HUMOROUS  MONOLOGUES 
7194  I  Wasn't  Skeared  But  I  Thought  I'd  Better  Go. 
Humorous  character  song,  orch.  accomp., 

Gus  Van  of  Van  and  Schenck 
Parody   on   the   Face   of  the  Bar   Room  Floor. 
 Humorous  Monologue   Willie  Weston 


7193  Hortense  at  the  Skating  Rink  (Humorous  Mono- 
logue)  ;  Nat  M.  Wills 

lo  Jiuroiie  on  a  Cattle  Boat.    Humorous  mono- 
logue  Nat  M.  Wills 

(Six-Inch  Records) 

PATRIOTIC  SELECTIONS 

5220  March  Patriotic  (Rosey)  (On  American  Airs), 

.    ,         ,  Emerson  Military  Band 

5226  Vou  re  a  Grand  Old  Flag  (George  M.  Cohan). 

Baritone  solo,  orch.  accomp  Ben  Linn 

POPULAR  SONG  HITS  OF  THE  MONTH 

5211  Mother,  May  I  Go  in  to  Swim?  (Carroll-Macdon- 

ald).     Character  duet,  orch.  acomp., 

Van  and  Schenck 

5212  When  the  Sun  Goes  Down  in   Dixie   (And  the 

M  oon  Begins  to  Rise)  (McCarron-Von  Tilzer). 
'Tenor  solo,  accomp.  by  piano,  cello,  violin  and 
r  flute    Henry  Burr 

5213  Keep  Your  Eye  on  the  Girlie  You  Love  (Gerber- 

Johnson-Schuster).     Character  song,  orch.  ac- 
comp. Marie  Fenton 

DANCE  SELECTION 
5219  Give  Me  All  of  You— Waltz  (Carroll-Schwarz- 
wald).     From  the  Operetta  "Flora  Bella,"  at 
the  Casino  Theatre,  New  York, 

Emerson  Dance  Orchestra 
STANDARD  VOCAL  SELECTIONS 
5210  Down  Deep  within  the  Cellar  (Old  German  Song) 

(Oxenford).    Bass  solo,  orch.  accomp... Gus  Reed 

5214  It's  Always  Fair  Weather   (Billard).  Baritone 

solo,  orch.  accomp  Royal  Dadman 

5215  Li'I  Gal    (J.   Rosamond  Johnson).     Tenor  solo, 

accomp.  by  piano,  cello  and  violin.  .Vernon  Dalhart 

5216  Off  to  Philadelphia— Old  Irish  Melody  (Haynes). 

Baritone  solo,  orch.  accomp  John  W.  Myers 

5223  Yale    Medley.     Introducing    "Yale   Boola"  and 

"Here's  to  Good  Old  Yale."    Vocal  quartet, 

Century  Male  Quartet 
STANDARD  ORCHESTRA  SELECTIONS 

5217  Bridal  Chorus  from  Lohengrin  (Wagner), 

Riesenfeld's  Symphony  Orchestra 

5218  Hearts  and  Flowers — Intermezzo  (Tfieo.  M.  To- 
bani)   Riesenfeld's  Symphony  Orchestra 

WHISTLING  AND  CORNET  SOLOS 

5221  The  Robin  and  the  Wren.     Whistling  solo,  ac- 

comp. by  piano  Toseph  Belmont 

5222  Levy-a-Than  Polka   (Julei,  Levy).     Cornet  solo, 

accomp.  by  band  Jules  Levy,  Jr. 

BILLY  SUNDAY  HYMNS 

5224  Since  Jesus  Came  into  My  Heart  (Gabriel-Mc- 

Daniel).    Baritone  solo,  orch.  accomp., 

Homer  A.  Rodeheaver 

5225  If  Your  Heart  Keeps  Right  (Ackley-DeArmond). 

Baritone  solo,  orch.  accomp.  . Homer  A.  Rodeheaver 


HUMOROUS  SELECTIONS 
5209  The  Tale  of  the  Coat.    Humorous  dialogue, 

Browning  and  Hughes 
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Marianna  (L.  Mattiello), 

Marca  Giglio-Marmo  rino-De  Paolo 

Hop-Sing— One-step  (Tracey),  Rogers  Band 

Vurria  Muri  (Di  Sola), 

Marca  Giglio-Marmorino-De  Paolo 
Blush  Roses — Waltz  (Wachs) ..  Rogers'  Military  Band 
Strofe  Infernali  (L.  Marmouriuo), 

Marca  Giglio-Marmorino-De  Paoln 
La  Gitana — Valse  (Bucalossi) ..  Rogers'  Military  Band 
Comme  facimo  (M.  Nicolo), 

Marca  Giglio-Marmorino-De  Paolo 
Unison  Blues — One-step  (Rogers), 

Rogers'  Military  Band 
Femmene  Cianciose  (Duraccio-Napoletano), 

Marca  Giglio-Sandriuo  Giglio 
Xylophone  Solo — Intermezzo  Russe  (Franke), 

Chris  Chapman 

Ci  debbo  pensar  (N.  N.). Marca  Giglio-Sandriuo  Giglio 

Stornelli  allegri  Marca  Giglio-Sandriuo  Giglio 

Voglio  Canta  puri  (Barbieri-Di  Capaua), 

Marca  Giglio-Sandriuo  Giglio 
Violets — Waltz  ( Waldteuf  el)  ...  Rogers'  Military  Band 
Serenata  a  Mariteto  (Scala-Lover'i), 

Marca  Giglio-Vincenzo  Di  Maio 
Espana — Waltz  (Waldteufel) ...  Rogers'  Military  Band 
Oj  Gnese  Gnese  (Lardiui-Bellini), 

Marca  Giglio-Vincenzo  Di  Maio 
Semper  Fideles — March  (Sousa). Rogers'  Military  Band 
Carufanella  (Bovio-Cannio), 

Marca  Giglio-Vincenzo  Di  Maio 
National   Emblem — March  (Bagely). 

Rogers'  Military  Band 

E'nanasse    (Gasdio-Montagna) , 

Marca  Giglio-Vincenzo  Di  Maio 
First  Kiss — Waltz  (Lamotte) ..  .Rogers'  Military  Band 
Napule  e'sempe  Napule  (Barbieri-Cannio), 

Marca  Giglio-Vincenzo  Di  Maio 
Stars  and  Stripes  Forever — March  (Sousa), 

Rogers'  Military  Band 
Lettera  e'surdato   (Cassese-Medina) , 

Marca  Giglio — Tina  Cenerazzo 
E'Garibaldine  d'o'  mare  (Bovio-falvo) , 

Marca  Giglio — Tina  Cenerazzo 
Duorme  Mary  (Cinquegraua-Di  Capua), 

Marca  Giglio — Tina  Cenerazzo 
The  Boat  to  Dixio — Fox-trot  (Rogers), 

Rogers'  Military  Band 


NEW  YORK  TALKING  MACHINE  CO.  HOLDS  FLAG  RAISING 

The  accompanying  photograph  was  taken  re-  pany's  offices,  119  West  Fortieth  street,  N.  Y.  C. 

cently  at  the  offices  of  the  New  York  Talking  Little   Martha  Geissler,   daughter  of  A.  D. 

Machine  Co.,  New  York,  Victor  distributor,  at  Geissler,  president  of  the  company,  occupied  the 

an  enthusiastic  flag  raising.    Coincident  with  this  post  of  honor,  and  raised  the  flag  in  its  place. 


New  York  Talking  Machine  Co.  Staff  Which  Participated  in  Flag  Raising 


flag  raising,  John  McCormack's  new  Victor 
record  of  the  "Star  Spangled  Banner"  was 
played,  and  the  New  York  Talking  Machine 
Co.'s  entire  force  of  employes  joined  in  the  sing- 
ing of  the  chorus.  "Old  Glory"  was  unfurled 
from  the  Fortieth  street  windows  of  the  com- 


With  the  cheers  of  the  employes  were  joined 
those  of  employes  working  in  the  World  Tower 
Building  opposite.  In  the  illustration,  Arthur 
D.  Geissler  and  Roy  F.  Keith,  general  manager 
of  the  company,  are  standing  at  the  left  of  the 
Victrola. 


READY  REFERENCE  OF  GENERAL  SUPPLIES 


DEALERS 

Send  for  our  "Trial  Proposition"  on  the 
Regina  Hexaphone — the  latest  and  best  pay- 
ing popular  priced  coin-operated  instrument 
for  use  in  public  places. 


Ill  Mjrbrldgc  Bid*)..  34th  SI.  and  Broadway.  New  York  City 

Manufacturers  of  Regina  Music  Boxes;  Reginaphones; 
Coin-operated    Mandolin    Orchestrions;  Vacuum 
 Cleaners  and  other  specialties.   


NEEDLES 

WE  MANUFACTURE 

Diamond  needles  for  Edison 
Sapphire  needles  for  Edison 
Sapphire  needles  for  Pathe 

in  stock  ready  for  delivery 
MERMOD  &  CO.,  505  5th  Ave.,  N.  Y. 


Keep  Your  Record  StocK  with 


Costs  about  $2.00  for  250  records  for  50  years 
Send  for  20*page  catalog 

THE  SYRACUSE  WIRE  WORKS. 
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THE    TALKING    MACHINE  WORLD 


TALKING  MACHINE  WORLD  TRADE  DIRECTORY 


In  response  to  the  many  requests  of  our  subscribers  we  herewith  issue  a  classified  directory  of  the  talking 
machine  trade.  In  order  to  make  this  directory  as  accurate  and  up-to-date  as  possible,  we  have  listed  alpha- 
betically only  those  concerns  whose  advertisements  have  appeared  in  the  TALKING  MACHINE  WORLD 
during  the  past  six  months.  This  is  the  third  edition  of  the  TALKING  MACHINE  WORLD  TRADE 
DIRECTORY. 

This  directory  will  appear  in  THE  WORLD  from  time  to  time,  each  new  appearance  canceling  the 
preceding  list.  It  aims  to  answer  in  a  nutshell  the  prevailing  questions  of  "Where  can  I  get  it?"  and  "Who 
makes  it?" — which  questions  we  are  emphatically  interested  in  answering  for  our  readers.  No  attempt  has 
been  made  to  differentiate  between  the  merits  of  the  various  types  of  machines,  records,  etc. 


MACHINES 

AEOLIAN  CO.  Executive  offices,  29 
West  Forty-second  street,  New 
York  City.  Manufactures  the  "Aeo- 
lian-Vocalion"  line  of  phonographs, 

standard  models,  retail  prices  $35  to 
$300.  Art  models  from  $200  to 
$3,000.  Also  manufactures  electric 
machines. 

AMERICAN  PHONOGRAPH  CO.  Of- 
fices, Empress  Bldg.,  Grand  Rapids, 
Mich.  Manufactures  line  retailing 
from  $75  to  $150. 

ARTOPHONE  CO.  Executive  offices 
and  factory,  1113  Olive  street,  St. 
Louis,  Mo.  Est.,  1915.  Manufac- 
tures the  "Artophoue"  line,  four 
models,  retail  prices  $65  to  $150.  Also 
makes  electric  machines. 

BELL    TALKING    MACHINE  CORP. 

Executive  offices,  44  West  Thirty- 
seventh  street,  New  York.  Manu- 
factures "Schubert  Magnetic"  line, 
retail  prices  $60  to  $200. 

BROOKS  MFG.  CO.  Executive  offices 
and  factory,  Saginaw,  Mich.  Est., 
1903.  Manufactures  the  "Brooks" 
line,  four  models,  retail  prices  $125 
to  $200. 

BRUNSWICK  -  6ALEE  -  COLIENDEK 

CO.  Executive  offices,  623  South 
Wabash  avenue,  Chicago.  Fac- 
tories, Chicago,  New  York  City, 
Muskegon,  Dubuque  and  Toronto. 
Est.,  1845.  Manufactures  the  "Bruns- 
wick" line,  eight  models,  retail 
prices  $30  to  $175.  Also  makes  elec- 
tric machines. 

COLUMBIA  GRAPHOPHONE  CO.  Ex- 
ecutive offices,  Woolworth  building. 
New  York  City.  Manufacturers  of 
"Columbia  Grafonolas."  Retail  prices 
$15  to  $350.  Also  makes  electric 
machines. 

COLUMBIA  MANTEL  CO.  Executive 
office  and  factory,  Leonard  and 
Olive  streets,  Brooklyn,  N.  Y.  Est., 
1914.  Manufactures  "Recordion"  line, 
eight  models,  retail  prices  $20  to 
$200. 

CRESCENT  TALKING  MACHINE  CO. 

Executive  offices,  89  Chambers 
street,  New  York  City.  Est.,  1914. 
Manufactures  "Silvertone"  line,  four- 
teen models,  retail  prices  $12.50  to 
$200.    Also  makes  electric  machines. 

DELPHEON  CO.  Executive  offices- and 
factory.  S10  Boutell.  place,  Bay  City, 
Mich.  Est.,  1916.  Manufactures  the 
"Delpheon"  line,  five  models,  retail 
prices  $85  to  $175.  Also  makes 
electric  machines. 

DOMESTIC  TALKING  MACHINE 
CORP.  Executive  offices  and  factory, 
Thirty-third  and  Arch  streets,  Phila- 
delphia, Pa.  Est.,  1916.  Manufactures 
"Domestic"  line,  four  models,  retail 
prices  $15  to  $50. 

ECLIPSE  PHONOGRAPH  CORPN.  Ex- 
ecutive offices  and  factory.  51  Law- 
rence street,  Newark,  N.  J.  Manu- 
factures "Eclipse"  electric  phono- 
graphs, retail  prices  $85  to  $300. 

THOMAS  A.  EDISON,  Inc.  Executive 
offices  and  factories.  Orange,  N.  J. 
Manufactures  "Edison  Diamond 
Disc"  line,  seven  models,  retail 
prices  $100  to  $450.  Also  makes 
"Edison  Diamond  Amberola"  cylin- 
der line,  three  models,  retail  prices 
$30  to  $75. 

EMPIRE     TALKING     MACHINE  CO. 

Executive  offices,  429  South  Wabash 
avenue.  Chicago ;  factories,  Chicago 
and  Indianapolis.  Est.,  1915.  Manu- 
factures "Empire"  line.  seven 
models,  retail  prices  $25  to  $200. 

FAVORITE  TALKING  MACHINE  CO. 

Executive  offices  and  factory,  438 
Broadway,  New  York  City.  Est., 
1916.  Manufactures  "Favorite"  line, 
seven  models,  retail  prices  $4.25  to 
$37.50. 

FLEMISH  PHONOGRAPH  CO.  Gen- 
eral sales  offices,  220  Fifth  avenue, 
New  York  City.  Est.,  1916.  Manu- 
factures "Flemish"  line,  four  models, 
retail  -  prices  $6  to  $35. 

FRAAD  TALKING  MACHINE  CO.,  Inc. 

Executive  offices  and  factory,  224 
West  Twenty-sixth  street,  New 
York  City.  Est.,  1915.  Manufac- 
tures "Symphony,"  "Fraad,  Jr.," 
and  "Svmphony,  Jr.,"  lines,  ten 
models,  retail  prices  $10  to  $150. 

FULTON-ALDEN  CO.,  Executive  offices, 
123  N.  Genesee  street,  Waukegan, 
111.  Manufactures  "Fulton"  line, 
three  models,  retail  prices  $125  to 
$350.    Also  makes  electric  machines. 


GABEL'S  ENTERTAINER  CO.  Execu- 
tive offices  and  factory,  210  North 
Ann  street,  Chicago,  111.  Manufac- 
tures Gabel's  Automatic  Entertainer 
and  Gabelola   (strictly  automatic). 

GRAND     TALKING     MACHINE  CO. 

Executive  offices  and  factory,  366 
Adams  street.  Brooklyn,  N.  Y.  Est., 

1915.  Manufactures  "Dulciphone" 
line,  three  models,  retail  prices  $15 
to  $75. 

HAYNE  OLA  PHONO.  CORPN.  Exec- 
utive offices  and  factory,  Ottawa, 
111.  Manufactures  "Hayne  'Ola" 
line,  retail  prices  $20  to  $250. 

HOFFAY    TALKING    MACHINE  CO. 

Executive  offices,  505  Fifth  avenue, 
New  York  City.  Est.,  1915.  Manu- 
factures "Hofifay  Airtight"  line,  live 
models,  retail  prices  .$75  to  $250. 

HUMANOLA  TALKING  MACHINE  CO. 

Executive  offices,  146-  Center  street, 
Meyersdale,  Pa.  Est.,  1916.  Manu- 
factures "Humanola"  line,  five 
models,  retail  prices  $35  to  $110. 

IMPERIAL  TALKING  MACHINE  CO. 

Main  office  and  factory,  9  Vandever 
avenue,  Wilmington,  Del.  Show- 
rooms, 35  West  Thirty-first  street, 
New  York.  Manufactures  "Imperial" 
line,  six  models,  retail  prices  $25  to 
$175. 

ANDS  KOCH.  Executive  offices,  296 
Broadway,  New  York  City.  Manu- 
factures the  "Koch-O-Phone"  line, 
twenty  models,  retail  prices  $4  to 
$220. 

LUCKY  13  PHONOGRAPH  CO.  Execu- 
tive offices  and  factory,  3  East 
Twelfth  street.  New  York  City.  Est., 
1913.  Manufactures  the  "Cleartone" 
phonographs,  thirty-three  models, 
retail  prices  $4  to  $200. 

LYRIAN  PHONOGRAPH  CO.  Execu- 
tive offices.  South  and  Summer 
streets,  Cincinnati,  O.;  factory,  2000 
South  street.   Cincinnati,   O.  Est., 

1916.  Manufactures  "Lyrian"  ma- 
chine, retail  price  $25. 

MAGNOLA   TALKING   MACHINE  CO. 

Executive  offices,  711  Milwaukee 
avenue,  Chicago;  factory,  Chicago. 
Manufactures  "Magnola"  line,  five 
models,  retail  prices  $75  to  $250. 
Also  makes  electric  machines. 

MANDEL  MANUFACTURING  CO.  Ex- 
ecutive   offices,    501    Laflin  street, 

Chicago ;     factories,     Chicago  and 

Benton   Harbor,   Mich.     Est.,  1915. 

Manufactures    "Mandel"    line,  four 

models,  retail  prices  $35  to  $115. 
Also  makes  electric  machines. 

MANOPHONE  CORPORATION.  Execu- 
tive offices  and  factory,  Adrian, 
Mich.  Est..  1916.  Manufactures 
"Manophone"  line,  five  models,  re- 
tall  prices  $15  to  $200. 

MASCOT    TALKING     MACHINE  CO. 

784  Broadway,  New  York. 

MELOPHONE  TALKING  MACHINE 
CO.,  Inc.  Executive  offices.  376  Laf- 
ayette street.  New  York  City.  Est., 
1915.  Manufactures  "Melophone" 
line,  four  models,  retail  prices  $15 
to  $30. 

METEOR  MOTOR  CAR  CO.  Executive 
offices  and  factory,  Piqua,  O.  Manu- 
factures "Meteor"  machine,  one 
model,  retail  price  $75. 

METROPOLIS  SALES  CO.  Executive 
offices,  27  Union  Square,  New  York. 
Est.,  1916.  Manufactures  "Oriola" 
phonograph. 

MOZART     TALKING    MACHINE  CO. 

Executive  offices,  1432  North  Twen- 
tieth street,  St.  Louis.  Est..  1916. 
Manufactures  the  "Mozart"  line, 
seven  models,  retail  prices  $15  to 
$100. 

OPEROLLO  PHONOGRAPH  CO.  Ex- 
ecutive offices,  420  Lightner  Bldg, 
Detroit,  Mich.  Manufactures  "Oper- 
ollo"  phonographs. 

PATHE  FRERES  PHONOGRAPH  CO. 

Executive  offices,  10-32  Grand  ave- 
nue, Brooklyn,  N.  Y. ;  factories, 
Brooklyn.  N.  Y. ;  Belleville,  N.  J.; 
London,  Paris,  Berlin,  Vienna,  Milan. 
Manufactures  the  "Pathepbone"  line, 
eight  models,  retail  prices  $25  to 
$225. 

PHONOGRAPHIC  TABLE  CO.  25  West 
Thirty-second  street,  New  York. 

PREMIER  CABINET  CO.  Executive  of- 
fices and  factory,  Williamsport,  Fa. 
Manufactures  the  "Premier"  Hue,  ten 
models,  retail  prices  $27.50  to  $175. 


REGINA  COMPANY.  Executive  offices, 
Marbridge  Bldg.,  New  York  City ; 
factory,  Rahway,  N.  J.  Est.,  1892. 
Manufactures  "Hexaphone"  and 
"Reginaphone"  lines. 

REPUBLIC  PHONOGRAPH  CO.  Execu- 
tive offices,  320  South  Wabash  ave- 
nue, Chicago ;  factories,  Chicago 
and  Rockford,  111.  Est.  1916. 
Manufactures  "Virtuoso,"  "Peerless" 
and  "Republic"  lines,  retail  prices 
$75  to  $300. 

KI SHELL  PHONOGRAPH  CO.  Execu- 
tive offices,  Williamsport,  Pa.;  fac- 
tories, Williamsport  and  Hughes- 
ville,  Pa.  Est.,  1867.  (J.  K.  Rishel 
Furn.  Co.)  Manufactures  the 
"Rishell"  line,  eight  models,  retail 
prices  $50  to  $300. 

SCHILLING  PIANO  CO.  Executive 
offices,  112  West  Twenty-third  street, 
New  York.  Wholesale  distributors 
for  the  "Stradivara"  line,  seven 
models,  $45  to  $225.  Also  electric 
machines. 

CHARLES  W.  SHONK  CO.  Executive 
offices.  Monroe  Building,  Chicago, 
111.;  factory,  Maywood,  III.  Est.  1877. 
Manufactures  "Mag-Ni-Phone"  line, 
six  models,  retail  prices  $15  to  $100. 

SONORA  PHONOGRAPH  CORPORA- 
TION. Executive  offices,  57  Reade 
street,  New  York  City.  Manufactures 
the  "Sonora"  line,  eleven  models, 
retail  prices  $45  to  $1,000. 

SOUTHERN  CALIFORNIA  HARD- 
WOOD &  MFG.  CO.  Offices,  801 
South  Los  Angeles  street,  Los  An- 
geles, Cal.  Manufactures  line  of  ma- 
chines  retailing   from  $50  to  $750. 

STARR  PIANO  CO,  Executive  offices 
and  factory,  Richmond,  Ind.  Est., 
1872.  Manufactures  "Starr"  line, 
eleven  models,  retail  prices  $50  to 
$300. 

STEVENS  ORGAN  &  PIANO  CO.  Ex- 
ecutive offices  and  factory.  Marietta, 
O.  Est..  1888.  Manufactures  "Alethe- 
tone"  line  of  machines,  six  models, 
retail  prices  $50  to  $200. 

STEWART  PHONOGRAPH  CORPORA- 
TION. Executive  offices  327  Wells 
street,  Chicago.  Factory,  2843  North 
Lincoln  street,  Chicago.  Est.,  1916. 
Manufactures  "Stewart"  line,  retail 
prices  $6.50  and  upwards. 

SUPERTONE      TALKING  MACHINE 

CO.  Executive  offices,  IS  West 
Twentieth  street,  New  York  City ; 
factory,  Oneida,  N.  Y.  Est.,  1916. 
Manufactures  the  "Supertone"  line, 
seven  models,  retail  prices  $15  to 
$100. 

THORNELL-MANTON,  INC.  Offices,  25 
Church  street,  New  York.  Sole  dis- 
tributors of  "Recruit"  portable  pho- 
nograph, retail  price  $30. 

TONOLA  PHONOGRAPH  CO.  Execu- 
tive offices,  11  South  Seventh  street, 
Minneapolis,  Minn.  Manufactures 
"Tonola"  line. 

TOYPHONE  &  WOODWARE  MFRS., 
INC.  Executive  offices  and  factory, 
130  West,  Eighteenth  street,  New 
York.    Est.,  1917. 

UNITED     TALKING     MACHINE  CO. 

Executive  offices  and  factory,  178 
Emmet  street,  Newark,  N.  J.  Est., 
1916.  Manufactures  the  "United 
Ideal"  line,  eight  models,  retail 
prices  $12  to  $85. 

VICTOR  TALKING  MACHINE  CO.  Ex- 
ecutive offices  and  factory,  Camden, 
N.  J.  Manufactures  "Victor"  and 
"Victor-Victrola"  lines,  thirteen  mod- 
els, retail  prices  $15  to  $400.  Also 
makes  electric  machines. 

VITANOLA  TALKING  MACHINE  CO. 

Executive  offices,  501-509  West  Thir- 
ty-fifth street,  Chicago.  Factories, 
Chicago.  Rockford  and  Michigan. 
Manufacture  the  "Vitanola"  line, 
eight  models,  retail  prices  $25  to 
$250. 

WILKINS  TOY  CO.  Offices  and  factory, 
Keene,  N.  H.  Manufactures  "Kiddie- 
fone,"  retail  price  $2.50. 

THOS.  E.  WILSON  «  CO.  Executive  of- 
fices and  factory,  Forty-third  and 
Hermitage  avenues,  Chicago.  Manu- 
factures the  "Wilson-Ashland"  pho- 
nograph, retail  price  $35. 

WONDER    TALKING    MACHINE  CO. 

Executive  offices  and  factory,  113 
Fourth  avenue,  New  York  City.  Est.. 
1915.  Manufactures  the  "Wonder" 
line,  retail  prices  $5  to  $75. 


WORLD  PHONOGRAPH  CO.  Execu- 
tive offices,  218  South  Wabash  ave- 
nue, Chicago.  Manufactures  "World" 
phonograph  line,  four  models,  retail 
prices  $125  to  $200. 


RECORDS 

BRUNSWICK  -  BALKE  -  COLLENDER 

CO.  Executive  offices,  623  South 
Wabash  avenue,  Chicago.  Est.,  1845. 
Markets  the  "Pathe"  records,  manu- 
factured by  the  Pathe  Freres  Phono- 
graph Co.,  New  York. 

COLUMBIA  GRAPHOPHONE  CO.  Ex- 
ecutive offices,  Woolworth  building, 
New  York  City.  Manufactures  "Col- 
umbia" records,  ten  and  twelve 
inches,  lateral  cut. 

CORTINA  ACADEMY  OF  LANGUAGES. 

Executive  offices,  12  East  Forty- 
sixth  street,  New  York  City.  Est., 
18S2.  Markets  Cortina  Phone-Method, 
lateral  cut,  sold  in  sets.  Language 
records  only. 

CRESCENT  TALKING  MACHINE  CO. 

Executive  offices,  89  Chambers 
street,  New  York  City.  Est.,  1914. 
Markets  "Crescent"  line,  vertical 
cut,  eight-inch  record,  retail  price 
35c. 

THOMAS  A.  EDISON,  Inc.  Executive 
offices  and  recording  laboratories, 
Orange,  N.  J.  Manufactures  "Edi- 
son Disc"  line,  ten-inch  record, 
vertical  cut,  retail  prices  $1  to  $3. 
Also  manufactures  "Edison  Blue 
Amberola"  cylinder  records,  retail 
prices  50  cents  to  $1. 

EMERSON  PHONOGRAPH  CO.  Execu- 
tive offices  and  laboratory,  3  West 
Thirty-fifth  street,  New  York  City. 
Factories  at  various  points.  Est., 
1915.  Manufactures  the  "Emerson 
Universal  Cut"  double-disc  record, 
retail  price  25c,  and  Emerson  six- 
inch  record,  retail  price  10c. 

FRAAD  TALKING  MACHINE  CO.,  Inc. 

Executive  offices,  224  West  Twenty- 
sixth  street,  New  York  City.  Est., 
1915.  Markets  "Fraad"  line,  vertical 
cut,  ten  and  twelve-inch  records, 
retail  prices  75c.  and  $1. 

IMPERIAL  TALKING  MACHINE  CO. 

Main  office  and  factory,  9  Vandever 
avenue,  Wilmington,  Del.  Recording 
laboratory  and  showrooms,  35  West 
Thirty-first  street,  New  York.  Manu- 
factures "Rex"  and  "Imperial"  rec- 
ords, ten  and  twelve-inch ;  vertical 
cut,  retail  prices  75c.  to  $1.50. 

JONES  CENTRAL  RECORDING  LAB- 
ORATORIES, 104  Sixth  avenue, 
New  York.  Manufactures  records  in 
any  quantity. 

LANGUAGE  PHONE  METHOD.  Ex- 
ecutive offices,  2  West  Forty-fifth 
street,  New  York  City.  Markets 
"Language-phone"  line,  lateral  cut 
language  records,  sold  in  sets  only. 

OPERAPHONE  MANUFACTURING 
CORPORATION.  Long  Island  City, 
N.  Y.  Manufactures  "Operaphone" 
line,  vertical  cut,  eight-inch  records, 
retail  price  35c. 

PAROQUETTE     RECORD    MFG.  CO. 

Executive  offices,  47  West  Thirty- 
fourth  street,  New  York ;  factory, 
Bush  Terminal  Building,  Brooklyn, 
N.  Y.  Est.,  1916.  Manufactures 
"Par-O-Ket"  line,  seven-inch  record, 
vertical  cut,  retail  price  25c. 

PATHE  FRERES  PHONOGRAPH  CO. 

Executive  offices,  10-32  Grand  Ave- 
nue, Brooklyn,  N.  Y. ;  factories, 
and  recording  laboratories,  New 
York  City,  N.  Y. ;  Brooklyn,  N.  Y.; 
Belleville,  N.  J.;  London,  Paris, 
Berlin,  Vienna  and  Milan.  Manu- 
factures "PathS"  line,  vertical  cut 
10y2,  11%  and  14-inch  records. 

PATRIA  RECORD  CORP.  Executive 
offices,  32  East  Twenty-third  street, 
New  York.  Manufactures  "Patria" 
records. 

STARR  PIANO  CO.  Executive  offices 
and  factory,  Richmond,  Ind.  Est. 
1872.  Manufactures  "Starr"  line, 
ten-inch  double  disc  record,  vertical 
cut,  retail  prices  65c.  to  $4.00. 

VICTOR     TALKING     MACHINE  CO. 

Executive  offices  and  factory  and 
recording  laboratories,  Camden,  N. 
J.  Manufactures  "Victor"  line,  ten- 
inch  and  twelve-Inch  records,  lateral 
cut,  retail  prices  75c  to  $7, 
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JOBBERS 
Columbia  Jobbers 

COLUMBIA       GBAPHOPHONE  CO. 

Wholesale  distributing  branches  are 
located  in  the  following  cities  under 
the  name  of  the  "Columbia  Grapho- 
pbone  Co."  unless  otherwise  noted — 
Atlanta,  Ga.;  Baltimore,  Md.;  Bos- 
ton, Mass.;  Buffalo,  N.  Y. ;  Chicago, 
111.;  Cincinnati,  O.;  Cleveland,  O. ; 
Dallas,  Tex. ;  Denver.  Col. ;  Detroit, 
Mich.;  Indianapolis.  Ind.;  Kansas 
City,  Mo.;  Los  Angeles,  Cal. ;  Louis- 
ville, Ky. ;  Minneapolis,  Minn.;  New 
Haven,  Conn. ;  New  Orleans,  La. ; 
New  York  City;  Schmoller  &  Mueller 
Co.,  Omaha,  Neb. ;  Pennsylvania 
Talking  Machine  Co.,  Philadelphia, 
Pa.;  Pittsburgh,  Pa.;  Portland,  Me.; 
Portland,  Ore.;  Grafonola  Co., 
Rochester,  N.  Y.;  Columbia  Stores 
Co.,  Salt  Lake  City,  Utah;  San 
Francisco,  Cal. ;  Seattle,  Wash. ; 
Spokane,  Wash.;  Springfield,  Mass.; 
St.  Louis,  Mo. ;  Tampa  Hardware 
Co.,  Tampa,  Pla. 

Victor  Jobbers 

AMERICAN  TALKING  MACHINE  CO. 

356  Livingston  street,  Brooklyn,  N.  Y. 

W.  D.  &  C.  N.  ANDREWS.  Buffalo, 
N.  Y. 

W.  D.  ANDREWS  CO.   Syracuse,  N.  Y. 

BADGER    TALKING    MACHINE  CO. 

135  Second  street,  Milwaukee,  Wis. 

BLACKMAN  TALKING  MACHINE  CO. 

97  Chambers  street,  New  York  City. 

C.  BRUNO  &  SON,  Inc.  351  Fourth 
avenue,  New  York  City. 

LOUIS  BUEHN  CO.,  Inc.  Philadelphia, 
Pa. 

CHICAGO    TALKING    MACHINE  CO. 

12  North  Michigan  avenue,  Chicago. 

CORLEY  CO.,  Inc.    Richmond,  Va. 

CRESSEY  &  ALLEN,  Inc.  Portland, 
Me. 

I.  DAVEGA,  JR.,  Inc.  125  West  125th 
street,  New  York  City. 

S.  B.  DAVEGA  CO.  831  Broadway,  New 
York  City. 

CHARLES  H.  DITSON  Sc  CO.  8  East 
Thirty-fourth  street,  New  York  City. 

OLIVER  DITSON  CO.     Boston,  Mass. 

W.  J.  DYER  &  BRO.    St.  Paul,  Minn. 

EASTERN    TALKING    MACHINE  CO. 

117  Tremont  street,  Boston,  Mass. 

ECLIPSE  MUSICAL  CO.    Cleveland,  O. 

GATELY-HAIRE  CO.,  Inc.  Albany, 
N.  Y. 

LYON  &  HEALY.    Chicago,  III. 

W.  D.  MOSES  &  CO.    Richmond,  Va. 

NEW  YORK  TALKING  MACHINE  CO. 

119  West  Fortieth  street,  New  York. 

SILAS  E.  PEARSALL  CO.  18  West 
Forty-sixth  street,  New  York  City. 

PENN  PHONOGRAPH  CO.,  Inc.  17 
South  Ninth  street,  Philadelphia. 

SCHMELZER  ARMS  CO.  Kansas  City, 
Mo. 

SHERMAN,  CLAY  &  CO.     San  Fran- 
-  Cisco,  Cal. 

STANDARD  TALKING  MACHINE  CO. 

Pittsburgh,  Pa. 

M.  STEINERT  &  SONS  CO.  35  Arch 
street,  Boston,  Mass. 

PERRY  B.  WHITSIT  CO.  Columbus,  O. 

G.  T.  WILLIAMS  CO.  217  Duffleld 
street,  Brooklyn,  N.  Y. 

RUDOLPH  WURLITZER  CO.  Cincin- 
nati, O. 

Edison  Jobbers 

PARDEE  ELLENBERGER  CO.,  Inc. 
Boston,  Mass.,  and  New  Haven. 
Conn. 

THE  PHONOGRAPH  CO.  229  South 
Wabash  avenue,  Chicago,  111. 

Pathe  Jobbers 

ARMSTRONG  FURNITURE  CO.  Mem- 
phis, Tenn. 

FISCHER  CO.  1021  Euclid  avenue, 
Cleveland,  O. 

PATHE  PHONOGRAPH  CO.  Indian- 
apolis, Ind. 

M.  H.  PICKERING  CO.   Pittsburgh,  Pa. 

G.  SOMMERS  &  CO.    St.  Paul,  Minn. 

A.  VICTOR  &  CO.    Buffalo,  N.  Y. 

WILLIAMS,  DAVIS,  BROOKS  & 
HINCHMAN  SONS.    Detroit,  Mich. 


CASES— COVERS 

ALADDIN  PHONECOVER  CO.  Execu- 
tive offices,  80  Fifth  avenue,  New 
York.  Manufactures  packing  covers 
for  moving,  warehouse,  store  and 
parlor  use. 

E.  H.  LANSING.  Executive  offices  and 
factory,  611  Washington  street,  Bos- 
ton, Mass.  Est..  1881.  Manufactures 
the  "Lansing"  Khaki  moving  covers, 
and  slip  covers. 


LYON  &  HEALY.  Executive  offices, 
Chicago,  111.  Manufactures  Khaki 
carrying  covers  for  talking  ma- 
chines. 

NELSON  &  HALL  CO.  Executive  of- 
fices, Montgomery  Center,  Vt. ;  fac- 
tories, Montgomery  Center,  Vt., 
Samsonville,  Vt.,  and  Camden,  N.  J. 
Est.,  1889.  Manufactures  packing 
cases. 

C.  E.  WARD  CO.  Executive  offices  and 
factory,  New  London,  O.  Est.,  1905. 
Manufactures  phonograph  wareroom 
and  carrying  covers  for  all  purposes. 

PARTS 

ACME  DIE  CASTING  CORPORATION. 

Executive  offices  and  factory,  Bush 
Terminal,  Brooklyn,  N.  Y.  Sales  of- 
fices In  leading  cities.  Products 
manufactured :  Tone  arms,  sound 
boxes,  regulators,  tone  modifiers, 
special  die  castings,  stops  and  mis- 
cellaneous parts. 

AMERICAN  PHONOPARTS.  Executive 

offices,  3500  Normal  avenue,  Chicago ; 
factory,  Chicago.  Products  manu- 
factured :  "Play-rite"  spring  motors, 
electric  motors,  tone  arms,  sound 
boxes  and  other  parts. 

ARNOLD  ELECTRIC  CO.  Executive 
offices,  1425  Twelfth  street,  Racine, 
Wis.;  factory,  Racine,  Wis.  Manu- 
factures electric  motors. 

BARNHART  BROTHERS  &  SPIND- 
LER.  Executive  offices  and  factory, 
Monroe  and  Throop  streets,  Chicago, 
III.  Est.,  1868.  Products  manufac- 
tured :  "Superior"  spring  motors, 
tone  arms,  reproducers,  needle  cups, 
die  castings  and  stampings. 

CHICAGO     METAL    PRODUCTS  CO. 

Executive  offices  and  factory,  501 
South  Jefferson  street,  Chicago. 
Established,  1914.  Products  manu- 
factured :  Electric  motors,  gover- 
nors, and  screw  machine  products. 

COMBINATION     ATTACHMENT  CO. 

Executive  offices,  209  South  State 
street,  Chicago.  Established,  1915. 
Products  manufactured :  Reproduc- 
ers and  tone  arms. 

GEORGE  CLAY  COX.  73  State  street, 
Rochester,  N.  Y.  Manufactures 
"Phonomotor"  electric  motor. 

CRESCENT  TALKING  MACHINE  CO. 

Executive  offices,  89  Chambers  street, 
New  York  City.  Established,  1914. 
Products  manufactured :  Tone  arms, 
sound  boxes,  spring  motors,  tone 
modifiers,  automatic  stops  and  auto- 
matic lid  supports. 

DE   CAMP   &   SLOAN.     Executive  of- 
fices and  factory,  420  Ogden  street, 
Newark,  N.  J.    Est.,  1911.  Manu- 
'    factures  special  parts. 

DIXON  MFG.  Co.  Executive  offices,  295 
Fifth  avenue,  New  York  City ;  fac- 
tory, Illon,  N.  Y.  Products  manu- 
factured :  Spring  motors,  tone  arms, 
sound  boxes,  tone  modifiers  and 
miscellaneous  parts. 

DOEHLER  DIE  CASTING  CO.  Execu- 
tive offices  and  factory,  Court  and 
Ninth  streets,  Brooklyn,  N.  Y. ;  also 
factories  in  .Toledo,  O.,  and  Newark, 
N.  J.  Products  manufactured:  Tone 
arms,  sound  boxes,  tone  modifiers, 
special  die  castings,  stops  and  mis- 
cellaneous parts  to  order  only. 

(•HAS.  H.  ELTING  &  CO.  Offices  and 
factory,  1516  South  Wabash  avenue, 
Chicago.  Manufactures  Siting 
motors,  motor  main  springs,  regu- 
lators, stops,  turntables,  hardware, 
gears,  stampings,  governors,  etc. 
Distributors  of  spring  steel  for 
motor  main  springs.' 

EMPIRE     TALKING    MACHINE  CO. 

Executive  offices,  429  South  Wabash 
avenue,  Chicago;  factories,  Chicago 
and  Indianapolis.  Established,  1915. 
Manufactures  automatic  brakes. 

FAVORITE  TALKING  MACHINE  CO. 

Executive  offices,  438  Broadway, 
New  York  City.  Products  manufac- 
tured :  Spring  motors,  Universal  tone 
arms,  sound  boxes,  main  springs 
and  needle  cups. 

FLEMISH  PHONOGRAPH  CO.  Execu- 
tive offices,  220  Fifth  avenue.  New 
York.  Products  manufactured : 
Spring  motors. 

OTTO  HEINEMAN  PHONOGRAPH 
SUPPLY  CO.,  Inc.  Executive  offices, 
25  West  Forty-fifth  street,  New  York 
City;  factories,  Elyria,  O.,  and  New- 
ark, N.  J.  Est.,  1915.  Products  manu- 
factured :  Spring  motors,  tone  arms, 
names:  "Motor  of  Quality"  and 
"Meisselbach"  motors,  tone  arms, 
sound  boxes,  etc. 

INDEPENDENT  GERMAN-AMERICAN 
TALKING     MACHINE     CO.,  Inc. 

Executive  offices  and  factory,  54 
Bleecker  street,  New  York  City.  Est. 
1913.  Products  manufactured : 
Spring  motors,  tone  arms,  sound 
boxes,  tone  arm  rests,  brakes,  lid 
stops,  springs,  needle  cups,  etc. 

INDIANA  DIE  CASTING  CO.  Execu- 
tive offices  and  factory,  Cornell  and 
Eleventh  streets.  Indianapolis,  Ind. 
Products  manufactured:  Tone  arms, 
sound  boxes,  special  die  castings, 
stops  and  miscellaneous  parts  to 
order  only. 

INTERNATIONAL  MICA  CO.  Executive 
offices  and  sales  dept.,  1228  Filbert 
street,  Philadelphia,  Pa.  Factory 
and  warehouse,  West  Philadelphia, 
Pa.  Mines,  Amelia  Co.,  Va.  Est., 
1913.  Importers,  miners  and  manu- 
facturers of  mica  for  all  purposes. 
Specialize  in  mica  diaphragms. 


JOHNSON  MOTOR  CO.  Executive  of- 
fices, 3233  West  Lake  street,  Chicago. 
Manufactures  spring  and  electric 
motors. 

F.  C.  KENT  &  CO.  Executive  offices 
and  factory,  24  Scott  street,  Newark, 
N.  J.  Est.,  1914.  Products  manu- 
factured :  Tone  arms,  sound  boxes 
and  various  attachments.  Also  does 
gold-plating  for  the  trade. 

KIRKMAN  ENGINEERING  CO.  Ex- 
ecutive offices  and  factory,  237  Laf- 
ayette street,  New  York  City.  Est., 
1912.  Manufactures:  "Kirkman" 
spring  motors  and  miscellaneous 
parts. 

ANDS  KOCH.  Executive  offices,  296 
Broadway,  New  York  City.  Pro- 
ducts manufactured:  Tone  arms  and 
sound  boxes. 

LAKESIDE  SUPPLY  CO.,  Inc.  Execu- 
tive offices.  202  South  Clark  street, 
Chicago.  Manufactures  tone  arms, 
brakes,  needle  cups,  turntables,  etc. 

LUCKY  13  PHONOGRAPH  CO.  Execu- 
tive offices,  3  East  Twelfth  street. 
New  York  City.  Manufacturers  and 
jobbers  of:  Motors,  tone  arms, 
sound  boxes,  main  springs,  governor 
springs  and  miscellaneous  parts. 

MAJESTIC  PHONO  PARTS  CO.  Execu- 
tive offices,  1326  Republic  Bldg., 
Chicago.  Manufactures  tone  arms, 
reproducers,  automatic  cover  sup- 
ports and  cabinet  hardware. 

MANHATTAN    PHONO     PARTS  CO. 

Executive  offices,  32  Union  Square. 
New  York.  Manufactures  sound 
boxes  and  wooden  tone  arms. 

LEONARD  MARKELS.  Executive  of- 
fices and  factory,  165  William  street. 
New  York  City.  Est.,  1911.  Prod- 
ucts manufactured :  "Markels" 
Buterfly  jewel-bearing  motors ;  also 
tone  arms,  sound  boxes  and  miscel- 
laneous phonograph  parts. 

A.  F.  MEISSELBACH  &  BRO.  (Div.  of 
the  Otto  Heineman  Phono  Supply 
Co.).  Executive  offices.  25  West 
Forty-fifth  street.  New  York.  Fac- 
tory, Newark,  N.  .T.  Est.,  18S7. 
Products  manufactured:  Spring 
motors,  tone  arms,  sound  boxes, 
stops  and  miscellaneous  parts. 

MELOPHONE  TALKING  MACHINE 
CO.,  Inc.  Executive  offices.  376  Laf- 
ayette street.  New  York  City.  Est., 
1915.  Products  manufactured:  Spring 
motors  and  miscellaneous  parts. 

MERMOD  &  CO.  Executive  offices, 
505  Fifth  avenue,  New  York  City ; 
factory,  Ste.  Croixe,  Switzerland. 
Est.,  1816.  Products  manufactured  : 
Spring  motors,  tone  arms,  sound 
boxes  and  miscellaneous  parts. 

METROPOLIS  SALES  CO.  Executive 
offices,  27  Union  Square,  New  York. 
Manufactures  motors,  tone  arms, 
sound  boxes  and  miscellaneous 
parts. 

MUTUAL    TALKING    MACHINE  CO. 

Executive  offices,  145  West  Forty- 
fifth  street,  New  York  City.  Pro- 
ducts manufactured:  Tone  arms  and 
sound  boxes. 

PADDACK  DIAPHRAGM,  Inc.  Execu- 
tive offices  and  factory.  451  Hudson 
avenue.  Brooklyn,  N.  Y.  Manufac- 
tures the  "Paddack"  diaphragm. 

PARR  MFC  CORPN.  Executive  offices, 
1  Union  Square.  New  York.  Paten- 
tees and  manufacturers  of  the  "Mag- 
netic" reproducer. 

PERFECT   AUTOMATIC    BRAKE  CO. 

Executive  offices  and  factory,  425 
South  Wabash  avenue,  Chicago. 
Est.,  1915.  Manufactures  automatic 
brakes. 

PHONOGRAPH  APPLIANCE  CO.  Ex- 
ecutive offices,  New  Brighton,  S.  I., 
N.  Y.  Factory,  109-113  West  Broad- 
way, New  York  City.  Est.  1915. 
Products  manufactured :  "Crystal 
Edge"  mica  diaphragms. 

PHONOGRAPH  PARTS  CO.  7  West 
Twenty-second  street,  New  York. 
Alanufactures  tone  arms,  sound 
boxes,  motors,  etc. 

PHONOGRAPH    SPECIALTIES  MFG. 

CO.  120  Walker  street.  New  York. 
Manufactures  castings,  dies,  etc. 

PRESTO  PHONO  PARTS  CORP.  Exec- 
utive offices  and  factory,  Sperry 
Building,  Manhattan  Bridge  plaza, 
Brooklyn,  N.  Y.  Est.,  1916.  Products 
manufactured:  Tone  arms,  sound 
boxes,  motors,  turntables,  cover  sup- 
ports, cabinet  hardware. 

RENE  MFG.  CO.  Executive  offices  and 
factory,  Hillsdale,  N.  J.  Products 
manufactured :  Springs,  tone  arms, 
sound  boxes  and  miscellaneous 
parts. 

JAMES  H.  RHODES  &  CO.  Executive 
offices,  157  West  Austin  avenue,  Chi- 
cago. Est,  1897.  Manufactures 
powdered  pumice  stone  and  rotten 
stone,  turntable  discs,  washers, 
wicks,  felts,  sponge  and  chamois 
skins. 

L.  K.  SCOTFORD.  32  South  Clinton 
street,  Chicago.  Manufactures  "Scot- 
ford"  reproducer. 

SOSS  MFG.  CO.  Executive  offices  and 
factory,  435  Atlantic  avenue.  Brook- 
lyn, N.  Y.  Est.,  1908.  Products 
manufactured:  "Soss"  hinges,  "Soss" 
die  castings,  tone  arms,  sound  boxes, 
tone  arm  supports  and  miscellaneous 
parts. 

STANDARD  METAL  MFG.  CO.  Execu- 
tive offices  and  factory,  Newark,  N. 
J.  Products  manufactured :  Horns, 
tone  arms,  turn-tables  and  miscel- 
laneous parts. 


STANDARD    PHONOGRAPH    CO.  15 

East  Fourteenth  street,  New  York 
City.  Tone  arms,  motors,  sound 
boxes,  miscellaneous  parts. 

STEPHENSON,  INC.  Offices,  1  West 
Thirty-fourth  street,  New  York. 
Factory,  DeCamp  and  Sloan,  New- 
ark. N.  J.  Manufactures  "Stephen- 
son" Precision-made  spring  motor. 

STEWART     PHONOGRAPH  CORPN. 

Executive  offices,  327  Wells  street, 
Chicago.  Products  Manufactured : 
Motors,  tone  arms,  reproducers  and 
other  parts. 

THOMAS  MFG.  CO.  Executive  offices 
and  factory,  Dayton.  O.  Est.,  1916. 
Products  manufactured :  Motors, 
tone  arms  and  sound  boxes. 

TONOLA  PHONOGRAPH  CO.  Offices, 
11  South  Seventh  street,  Minneapo- 
lis, Minn.  Distributors  of  motors, 
tone  arms,  sound  boxes,  etc. 

THE  UNION  PHONOGRAPH  SUPPLY 

CO.  Executive  offices  and  factory, 
1100-1108  West  Ninth  street,  Cleve- 
land, O.  Products  manufactured: 
Tone  arms,  sound  boxes  and  attach- 
ments. 

UNITED   PHONOGRAPH   PARTS  CO. 

Executive  offices  and  factory,  3248 
West  Sixteenth  street,  Chicago.  Est.. 
1916.  'Manufactures  "Perfecto"  tone 
arms  and  "Perfecto"  reproducers. 

VEECO  COMPANY.  Executive  office,  24S 
Boylston  street,  Boston,  Mass.;  fac- 
tory, New  Hampshire.  Est.,  1916. 
Products  manufactured :  Electric 
motors  and  "Vitraloid"  turntables. 

VILLINGER  MFG.  CO  Executive  of- 
fices and  factory,  Williamsport,  Pa. 
Manufactures  stay  arms,  modifying 
rods  and  needle  cups. 

WATERBURY  INSTRUMENT  CO.  Ex- 
ecutive offices,  Waterbury,  Conn. 
Manufactures  "Supersonus"  sound 
box. 

WILSON-LAIRD  PHONOGRAPH  CO., 
Inc.  Executive  offices,  136  Liberty 
street.  New  York  City.  Est.,  1916. 
Manufactures  "Bliss"  reproducers. 

WONDER    TALKING    MACHINE  CO. 

Executive  offices  and  factory.  113 
Fourth  avenue,  New  York  City.  Dis- 
tributors of  motors,  sound  boxes 
and  tone  arms. 


MFRS.  CABINETS 

CENTURY  CABINET  CO.  Executive  of- 
fices, 25  West  Forty-fifth  street,  New 
York  City ;  factory,  Utica,  N.  Y. 

COLUMBIA  MANTEL  CO.  Executive 
offices  and  factory,  Leonard  and 
Devoe  streets,  Brooklyn,  N.  Y.  Est., 
1914. 

CRIPPEN-RASE  CO.,  Inc.  Executive 
offices  and  factory,  Rochester,  N.  Y. 
Manufactures  "Crip-N"  record  files 
and  ejector. 

GRAND  RAPIDS  CABINET  FURN.  CO. 

Offices,  Empress  Bldg.,  Grand 
Rapids,  Mich. 

HAAG  CABINET  CO.  Executive  offices, 
Drexel  Building,  Philadelphia,  Pa. 
Manufactures  "Haag"  ejectors. 

EDWARD    B.    JORDAN    &    CO.,  Inc. 

Executive  offices  and  factory,  127 
De  Graw  street,  Brooklyn,  N.  Y. 

GEO.  A.  LONG  CABINET  CO.  Execu- 
tive offices  and  factory,  Hanover, 
Pa.    Est.,  1911. 

C.  J.  LUNDSTROM  MFG.  CO.  Little 
Falls,  N.  Y.    Est.,  1904. 

METROPOLIS  SALES  CO.  Executive 
offices,  27  Union  Square,  New  York. 

NANES  ART  FURNITURE  CO.  Execu- 
tive offices  and  factory.  Grand  street 
and  East  River,  New  York  City. 

STANDARD    PHONOGRAPH    CO.  15 

East  Fourteenth  street,  New  York 
City. 

TOYPHONE  &  WOODWARE  MFRS., 
INC.  130  West  Eighteenth  street, 
New  York  City. 

UDELL  WORKS.  Executive  offices  and 
factory,  Indianapolis,  Ind.  Est. 
1873. 

SAMUEL  WEINSTEIN.  134  Duane 
street,  New  York.    Est.,  1899. 

RECORD  CABINETS 
Manufacturers  and  Distributors 

J.  J.  CAVANAUGH.  452  Fulton  street, 
Brooklyn,  N.  Y.  Distributor  of 
Cavanaugh  cabinets. 

CRIPPEN-RASE  CO.  Executive  offices 
and  factory,  Rochester,  N.  Y. 
(Manufacturer.) 

EMPIRE     TALKING     MACHINE  CO. 

Executive  offices,  429  South  Wabash 
avenue,  Chicago.    Est.,  1915. 

FEDERAL  EQUIPMENT  CO.  Execu- 
tive offices,  320  West  street,  Carlisle, 
Pa. 

FLEXIFILE  CO.  Executive  offices,  335 
South  La  Salle  street,  Chicago,  111.; 
factories,  Chicago.  Est.,  1916. 
(Manufacturer.) 

GLOBE- WERNICKE  CO.  Executive 
offices  and  factory,  Cincinnati,  O. 
Est,  1882.  Manufactures  "Brown" 
disc  record  cabinets.  Also  manu- 
factures sectional  disc  record  cabi- 
nets, sectional  book  cases,  sectional 
filing  cabinets,  wood  and  steel; 
Globe  safes  and  steel  shelving. 
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HAAG  CABINET  CO.  Executive  offices, 
Drexel  Building,  Philadelphia,  Pa. 

HERZOG  ART  FURNITURE  CO.  Ex- 
ecutive offices  and  factorv,  Saginaw, 
West  Side,  Mich.  Est.,  1900. 
(Manufacturer.) 

GEO.  A.  LONG  CABINET  CO.  Execu- 
tive offices  and  factory,  Hanover, 
Pa.   Est.,  1911.  (Manufacturer.) 

LUCKY  13  PHONOGRAPH  CO.  Execu- 
tive offices,  3  East  Twelfth  street, 
New  York  City.  Est.,  1915.  (Dis- 
tributor.) 

C.  J.  LUNDSTROM  MFG.  CO.  Execu- 
tive offices  and  factory,  Little  Falls, 
N.  Y.    Est.,  1904.  (Manufacturer.) 

METEOR  MOTOR  CAR  CO.  Executive 
offices  and  factory,  Piqua,  O. 

NANES  ART  FURN.  CO.  Executive  of- 
fices and  factory,  Grand  street  and 
East  River,  New  York  City.  Est., 
1915.  (Manufacturer.) 

NATIONAL  TALKING  MACHINE 
SALES  CORPN.  (F.  C.  Henderson 
Co.).  Executive  offices,  6S  Chauncey 
street,  Boston,  Mass.  Trade  name 
"Rol-Top."  (Distributor.) 

K.  NICHOLSON  FURN.  CO.  Executive 
offices  and  factory.  Chase  City,  Va. 
Est.,  1911.  (Manufacturer.) 

OGDEN    SECTIONAL    CABINET  CO. 

Executive  offices,  Lynchburg,  Va.; 
factories,  Lynchburg,  Va.,  and  Kan- 
kakee, 111.  (Manufacturer.) 

FRANK  P.  READ.  Executive  offices, 
27  South  Fifth  avenue,  Chicago. 
Manufactures  the  "Automatic"  rec- 
ord container.    Est.,  1917. 

SALTER  MFG.  CO.  Executive  offices, 
339  North  Oakley  boulevard,  Chi- 
cago, 111 ;  factory,  Chicago.  Est., 
1876.  (Manufacturer.) 

SCHLOSS  BROS.  Executive  offices  and 
factory,  637  West  Fifty-fifth  street, 
New  York  City.  (Manufacturer.) 

TOYPHONE  &  WOODWARE  MFRS., 
INC.  130  West  Eighteenth  street, 
New  York.  (Manufacturer.) 

UDELL  WORKS.  Executive  offices  and 
factory,  Indianapolis,  Ind.  Est., 
1873.  (Manufacturer.) 

SAMUEL  AVEIN  STEIN.  134  Duane 
street,  New  York.  Est..  1899.  (Manu- 
facturer.) 

WONDER    TALKING    MACHINE  CO. 

Executive  offices,  113  Fourth  avenue, 
New  York  City.  (Distributor.) 

BOOTHS  AND  FIXTURES 

FRANK  B.  CURRY,  19  Wareham  street, 
Boston.  Mass.  Manufactures  booths 
and  fixtures. 

FEDERAL  EQUIPMENT  CO.  Executive 
offices  and  factory.  320  West  street, 
Carlisle,  Pa.  Manufactures  demon- 
stration booths. 

OCJDEN    SECTIONAL    CABINET  CO. 

, Executive  offices,    Lynchburg,  Va.; 

"factories.  Lynchburg,  Va.,  and  Kan- 
kakee, 111.  Manufactures  sectional 
record  filing  cabinets. 

SYRACUSE  AVI  RE  WORKS.  Executive 
offices  and  factory,  Syracuse,  N.  Y. 
Est.,  1S87.  Manufactures  metal  filing 
record  racks  (disc  and  cylinder). 

TOYPHONE  &  WOODWARE  MFRS., 
INC.  130  West  Eighteenth  street, 
New  York. 

UNIT  CONSTRUCTION  CO.  Executive 
offices  and  factory.  121  South  Thir- 
ty-first street,  Philadelphia,  Pa. 
Est.,  1915.  Manufactures  "Unico" 
demonstration  booths,  record  racks, 
record  counters  and  store  interiors. 

ARTHUR  L.  VAN  VEEN  &  CO.  Execu- 
tive offices,  Marbridge  Bldg.,  New 
York  City ;  factory,  -  Eighth  street, 
New  York  City.  Est.,  1908.  Manu- 
factures "Van  Veen"  demonstration 
booths  and  store  fixtures  and  gen- 
eral interior  decorations. 


ACCESSORIES,  ETC. 

BLACKMAN  TALKING  MACHINE  CO. 

Executive  offices,  97  Chambers 
street,  New  York.  Est.,  1902.  Manu- 
factures "Cleanrite"  record  brushes. 

CHICAGO  HINGED  COVER  SUPPORT 
&  BALANCE  CO.  Executive  offices 
and  factory.  2242-46  West  Sixty- 
ninth  street.  Chicago.  Est.,  1915. 
Manufactures  balanced  cover  sup- 
ports. 

CONDON-AUTOSTOP  CO.  Executive 
offices.  4<  West  Forty-second  street, 
New  York  City.  Manufactures  the 
"Noset"  start  and  stop. 

GEORGE  CLAY  COX.  73  State  street, 
Rochester,  N.  Y.  Manufactures 
"Phonomotor"  electric  motor. 

CORLEY  CO.,  Inc.  Executive  offices, 
213  East  Broad  street  and  200  East 
Grace  street,  Richmond,  Va.  Est., 
18S9.  Manufactures  traveling  cases 
for  Victrolas. 

DECAMP  &  SLOAN,  Inc.  Executive 
offices  and  factory,  420  Ogden  street, 
Newark,  N.  J.  Est.,  1911.  Engi- 
neers, draughting  and  designing 
special  machinery.  Manufacturers 
of  special  parts. 

EASTERN  AGENCY.  Box  108  San- 
nomiyan  Kobe,  Japan.  Novelties, 
such  as  needle  boxes,  etc. 

GULBRAN  SEN-DICKINSON  CO.  Ex- 
ecutive offices,  3232  West  Chicago 
avenue,  Chicago,  111.  Manufactures 
a  nationally  priced  line  of  player- 
piaDOS. 


OTTO  HEINEMAN  PHONOGRAPH 
SUPPLY  CO.  Executive  offices,  25 
West  Forty-fifth  street.  New  York 

City;  factories,  Elyria,  O.,  and  New- 
ark, N.  J.  Est.,  1915.  Manufactures 
needle  cups  and  tone  arm  rests. 

JONES-MOT  KOLA,  Inc.  Executive  of- 
fices and  factory,  29-33  West  Thirty- 
fifth  street,  New  York  City.  Est., 
1915.  Manufactures  "Jones  Motrola" 
electric  winder,  attachable  to  an 
electric  lamp  connection. 

KIK  K.MAN      ENGINEERING  CORP. 

Executive  offices  and  factory,  237 
Lafayette  street,  New  Y'ork  City. 
Manufactures  "Simplex"  and  "Stan- 
dard" automatic  stops,  "Simplex" 
and  "Standard"  record  cleaners. 

LYON  &  HEALY.  Executive  offices. 
Chicago,  111.  Manufactures  fibre 
needle  cutters. 

McKINLEY  MUSIC  CO.  Chicago,  111. 
"McKinley"  line  of  sheet  music. 

NATIONAL  TOY  CO.  Executive  offices 
and  factory,  271  Congress  street, 
Boston,  Mass.  Manufactures  talk- 
ing machine  toys  and  novelties. 

RECORD-LITE  CO.,  Inc.  Executive 
offices,  135  Second  street,  Milwaukee, 
Wis.  Manufacturers  "Record  Lite" 
for  Victrolas. 

SHELTON  ELECTRIC  CO.  Executive 
offices,  30  East  Forty-second  street, 
New  York  City ;  factory.  Ft.  Wayne, 
Ind.  Manufactures  the  "Shelton" 
electric  motor,  attachable  to  an  elec- 
tric lamp  connection. 

SHERMAN,  CLAY  &  CO.  Wholesale  of- 
fices, 741  Mission  street,  San  Fran- 
cisco, Cal.  Market  ukuleles  and 
Hawaiian  sheet  music  books. 

WADE  &  WADE.  Executive  offices,  3807 
Lake  Park  avenue,  Chicago;  factory, 
Chicago.  Est.,  1907.  Manufactures 
fibre  needle  cutters,  various  screws 
and  parts  for  different  makes  of 
machines. 

WHITE  MFG.  CO.  Offices,  619  Main 
street,  Cincinnati,  O.  Manufactures 
"Campbell's  Pure-O-Tone." 

G.  W.  WITTE.  Executive  offices,  1727 
Ludlow  street,  Philadelphia,  Pa. 
Manufactures  Witte's  "Moviescope." 

0.  B.  WILLIAMS  CO.  Seattle,  Wash. 
Manufactures  "Williams"  sound 
board. 

SUPPLIES,  ETC. 

CHICAGO  HINGED  COVER  SUPPORT 
&  BALANCE  CO.  Executive  offices, 
144  South  Wabash  avenue.  Chicago; 
factory.  2242  West  Sixty-ninth  street. 
Chicago.  Est..  1915.  Manufactures 
balanced  cover  supports. 

1.  L.  COCHRANE.   24  Stone  street.  New 

Y'ork  City.  Export  agent  for  manu- 
facturers of  talking  machines  and 
kindred  parts. 
GLOBE  DECALCOMANIA  CO.  Execu- 
tive offices,  76  Montgomery  street, 
Jersey  City,  N.  J.  .Manufacturers 
and  importers  of  transfer  name 
plates,  etc. 

ILSLEY-DOUBLEDAY     &     CO.,  Inc. 

Executive  offices  and  factory,  229 
Front  street,  New  Y'ork  City.  Est.. 
1853.  Manufactures  "Ilslev's  "gra- 
phite phono  spring  lubricant; 
"Eureka"  noiseless  talking  machine 
lubricant,  greases,  lubricating  oils 
and  graphite. 

INDIANA    VENEER    &    PANEL  CO. 

Executive  offices  and  factory.  New 
Albany,  Indiana.  Est.,  1903.  Manu- 
factures veneers  and  panels. 

KEYSTONE  MINERALS  CO.  Executive 

offices,  329'  Broadway.  New  York 
City ;  factory.  Antesfort,  Pa.  Est., 
1908.    Manufactures  rotten  stone. 

LOUISVILLE   VENEER    MILLS,  INC. 

Executive  offices  and  factory,  Louis- 
ville, Ky.  Manufactures  "built  up" 
stock  and  veneers. 

LYON  &  HEALY.  Executive  offices, 
Chicago,  111.  Manufactures  lubri- 
cants. 

MEYERCORD  CO.  Executive  offices, 
133  West  Washington  street,  Chi- 
cago; factory,  Chicago.  Est.,  1894. 
Manufactures  decalcomania  name 
plates,  advertising  signs,  etc. 

NATIONAL  DECALCOMANIA  CO.  Of- 
fices, 240  North  Sixtieth  street,  Phil- 
adelphia, Pa.  Manufactures  decal- 
comania name  plates. 

WILLIAM  F.  NYE.  Executive  offices 
and  factory,  New  Bedford.  Mass. 
Est.,  1S05.    Manufactures  oil. 

PAASCHE  AIR  BRAKE  CO.  Executive 
offices  and  factory,  1219  Washington 
Building,  Chicago.  Manufactures 
"Paasche"  finishing  equipment,  air 
compressors,  motors  and  all  air  ap-  , 
pliances  for  finishing  department. 

PALM,  FECHTELER  &  CO.  Executive 
offices.  67  Fifth  avenue,  New  York. 
Manufacture  decalcomanie  window 
signs  and  name  plates. 

PHANTOM  METER  CO.  Executive  of- 
fices and  factory,  Needham,  Mass. 
Est.,  1916.  Manufactures  speed  indi- 
cators or  tuning  timers  for  use  with 
alternating  current  electric  light. 

JAMES  H.  RHODES  &  CO.  Executive 
offices,  157  West  Austin  avenue,  Chi- 
cago. Est.,  1897.  Manufactures 
powdered  pumice  stone  and  rotten 
stone,  turntable  discs,  washers, 
wicks,  felts,  sponges,  chamois  skins. 

GEORGE   A.    SMITH-SCHIFFLIN  CO. 

Executive  offices,  136  Liberty  street, 
New  York  City.  Est.,  1912.  Dis- 
tributors of  decalcomania  transfer 
name  plates,  price  marks,  etc. 


WADE   &   WADE.     Executive  offices, 
3807    Lake    Park    avenue,  Chicago. 
Est.,    1907.     Manufactures  "Wado- 
polish"    "Wadolatum,"  "Wado-oil" 
and  a  spring  barrel  lubricant. 

WEBER-KNAPP  CO.  Executive  offices 
and  factory,  Jamestown,  N.  Y.  Est.. 
1900.  Manufactures  hardware,  lid 
supports,  needle  cups,  knobs,  etc. 

WIDNEY  CO.  Executive  offices,  320 
South  Jefferson  street,  Chicago ; 
factories,  Chicago.  Est.,  1913. 
Manufactures  turn  table  felts,  felt 
and  rubber  bumpers,  continuous 
hinges  and  rubber  head  nails. 


ATTACHMENTS 

COMBINATION     ATTACHMENT  CO. 

Executive  offices.  209  South  State 
street,  Chicago.    Est.,  1915. 

CRESCENT  TALKING   MACHINE  CO. 

Executive  offices.  89  Chambers 
street.  New  York  City.    Est..  1914. 

OMAR  C.  DE  SELMS.  Executive  offices 
and  factory.  Attica,  Ind.  Est.,  1917. 
Trade  name  "De  Stilus." 

F.  C.  KENT  &  CO.  Executive  offices  and 
factory,  24  Scott  street,  Newark, 
N.  J. 

NEW  ENGLAND  TALKING  MACHINE 

CO.  Executive  offices  and  factory. 
16  Beach  street,  Boston,  Mass.  Est., 
1913. 

OPERAPHONE  MFG.  CORPORATION. 

Executive  office,  200  Fifth  avenue, 
New  York  City. 

THE  UNION  PHONOGRAPH  SUPPLY 

CO.  Executive  offices,  1100  West 
Ninth  street,  Cleveland,  O. 

VICSONIA  MANUFACTURING  CO.,  Inc. 

Executive  offices  and  factory,  313 
East  134th  street,  New  York  City. 
Manufactures  "Vicsonia"  reproducer. 

WATERBURY  INSTRUMENT  CO.  Ex- 
ecutive offices  and  factory.  Water- 
bury,  Conn.  Manufactures  "Super- 
sonus"  sound  box. 

NEEDLES,  JEWELS,  ETC. 

ANYTONE  NEEDLE  CO.  18  New  street, 
Newark,  N.  J.  Manufactures  semi- 
permanent needles. 

W.  H.  BAGSHAW.  Executive  offices 
and  factory,  Lowell,  Mass.  Est.. 
1870.    Manufactures  steel  needles. 

N.  BARUCH  &  CO.  Executive  offices, 
154  Nassau  street,  New  York  City. 
Est.,  1915.  Manufactures  "Enbeco" 
universal  needle. 

BLACKMAN  TALKING  MACHINE  CO. 

Executive  offices,  97  Chambers 
street,  New  York.  Manufactures 
"Playrite"  ami  "Melotone"  steel 
needles 

B.  &  H.  FIBRE  MFG.  CO.  Executive 
offices,  33  West  Kinzie  street.  Chi- 
cago; factory,  Chicago.  Est.,  1907. 
Manufactures  fibre  needles. 

COMBINATION     ATTACHMENT  CO. 

Executive  offices,  209  South  State 
street,  Chicago;  factory,  Chicago. 
111.  Est.,  1915.  Manufactures  jewel 
-points,  sapphires  and  diamonds. 

JOHN  M.  DEAN  CORPORATION.  Ex- 
ecutive offices  and  factorv,  Putnam, 
Conn.  Est.,  1899.  Manufactures 
steel  needles. 

DIXON  MFG.  CO.  Executive  offices. 
295  Fifth  avenue,  New  Y  ork  City ; 
factory,  Ilion,  N.  Y.  Manufactures 
sapphire,  diamond  and  agate  points. 

OTTO  HEINEMAN  PHONOGRAPH 
SUPPLY  CO.,  Inc.  Executive  offices, 
25  West  Forty-fifth  street,  New 
Y'ork  City ;  factories,  Elyria,  0..  and 
Newark,  N.  J.  Est.,  1915.  Manu- 
factures steel  needles. 

INDEPENDENT  GERMAN-AMERICAN 
TALKING  MACHINE  CO.,  Inc.  Ex- 
ecutive offices  and  factory,  54 
Bleecker  street,  New  York  City. 
Est.,  1913.  Manufactures  sapphire 
•  needles. 

A.  F.  MEISSELBACH  AND  BRO„  Inc. 

(Div.  Otto  Heiueman  Phono  Supply 
Co.).  Executive  offices,  25  -West 
Forty-fifth  street,  New  York;  fac- 
torv. 29  Congress  street.  Newark,  N. 
J.  Est..  1887.  Manufactures  sap- 
phire and  diamond  point  needles. 

MERMOD  &  CO.  Executive  offices,  505 
Fifth  avenue,  New  York  City.  Fac- 
tory, Ste.  Croixe,  Switzerland.  Est., 
1816.  Manufactures  sapphire  and 
diamond  needles. 

NEW  YORK  DISC  NEEDLE  CO.  Ex- 
ecutive office,  Broadway  and  Reade 
streets,  New  York  City.  Est.,  1910. 
Manufactures  needles. 


PROGRESSIVE  PHONOGRAPHIC  SUP- 
PLY CO.  25  West  Forty-fifth  street, 
New  York.  Sole  distributors  of 
"Wall  Kane"  needles. 

RENE  MFG.  CO.  Hillsdale,  N.  J.  Manu- 
factures steel  needles. 

SONORA  PHONOGRAPH  CORPORA- 
TION. Executive  offices,  57  Reade 
street,  New  York  City.  Manufac- 
tures the  "Multi-playing"  jewel 
needle. 

VALLORBES  JEWEL  CO.  Executive 
offices  and  factory,  Lancaster,  Pa. 
Est.,  1903.  Manufactures  diamond 
points,  sapphire  ball  jewels,  record- 
ers and  reproducers;  jewels  for  mas- 
ter recording;  jewels  of  any  kind  to 
order. 

CLIFFORD  A.  WOLF.  Executive  of- 
fices, 65  Nassau  street.  New  York- 
City;  factory,  Brooklyn,  N.  Y.  Est., 
1911.  Manufactures  sapphire  and 
diamond  needles  for  recording  and 
reproducing. 

ALBUMS,  ENVELOPES, 

P.  L.  ANDREWS  CORPN.  Executive 
offices  and  factory,  88  Thirtv-fifth 
street,  Bush  Terminal  Bldg.  No.  4, 
Brooklyn,  N.  Y.  Manufactures  stock 
record  envelopes,  delivery  envelopes 
and  envelope  specialties. 

CLEMENT  BEECROFT.  Executive  of- 
fices, 309  West  Susquehanna  avenue, 
Philadelphia.  Est.,  1911.  Manu- 
factures record  envelopes  and  record 
holders. 

BOSTON  BOOK  CO.,  Inc.  Executive 
offices,  73  Broadway,  Brooklyn,  N. 
Y.;  factory,  103  Broadway,  Brook- 
lyn, N.  Y.  Est.,  1911.  Manufactures 
record  albums. 

CRIPPEN-RASE  CO.  Executive  offices 
and  factory,  Rochester,  N.  Y.  Manu- 
factures "Crip-N"  record  files  and 
ejectors. 

J.  L.  GILLESPIE  CO.  Executive  of- 
fices, Pittsburgh,  Pa.  Manufactures 

record  envelopes.  stock  record 
pockets,  paper  products. 

INDEXO  PHONO  RECORD  FILE  CO. 

Executive  offices  and  factory,  16 
Wooster  street.  New  York  City. 
Manufactures  "Indexo"  record  hold- 
ers. 

NATIONAL  PUBLISHING  CO.  Ex- 
ecutive offices,  239  South  American 
street,  Philadelphia;  factorv.  Phila- 
delphia. Est..  1S63.  Manufactures 
"National"  record  albums. 

NEW    YORK    ALBUM    &    CARD  CO. 

Executive  offices  and  factory.  23 
Lispenard  street.  New  York  City. 
Est..  1910.  Manufactures  "Nyacco" 
record  albums. 

READY-FILE  CO.,  Inc.  Executive  of- 
fices, Castle  Hall  Bldg..  Indianapolis, 
Ind.    Manufactures  record  files. 

REPAIRS 

TALKING  MACHINE  REPAIR  * 
SALES  CORPORATION.  Executive 
offices.  25  East  Fourteenth  street. 
New  York  City.    Est.,  1916. 

LONDON  MARKETS 

EBONITIS,  Ltd.  Executive  offices,  Wil- 
lowbrook  Grove,  Peckham.  London. 
E.  C.  Manufactures  plastic  material 
for  making  records. 

GRAMOPHONE  CO.,  Ltd.  Manufactures 
"Victor"  and  "Victor  Victrola"  ma- 
chines and  Victor  line  of  records  and 
have  branches  and  agencies  through 
Denmark,  France,  Spain,  Sweden, 
Russia,  India,  Australisa,  New  Zea- 
land, South  Africa,  East  Africa, 
Holland,  Italy,  Egypt  and  England. 

J.  E.  HOUGH,  Ltd.  (EDISON  BELL 
WORKS).  Executive  offices,  Glen- 
gall  Road,  Peckham,  London.  Manu- 
facture "velvet-face"  (V.  F.)  records, 
ten-twelve-inch,  lateral  cut,  retail 
price  two-six  to  four  shillings. 

THE  INVICTA  RECORD  COMPANY, 
Ltd.  Executive  offices,  No.  1  New 
Inn  Yard,  London,  E.  C.  Manufac- 
tures "Invicta"  line  of  records. 

W.  H.  REYNOLDS,  Ltd.  Executive 
offices,  45  City  Road,  London,  E.  C. 
Est.,  1915.  Manufactures  "Reyno 
Carbo"  main-springs  and  talking 
machine  parts.  Also  markets  records. 

SOUND    RECORDING    CO.,    LTD.  IS 

Swallow  street,  Piccadilly,  London. 

J.  STEAD  &  COMPANY,  Ltd.  Executive 
offices,  Sheffield,  England.  Manu- 
factures talking  machine  springs. 

STERNO  MANUFACTURING  CO.,  Ltd. 

Executive  offices,  19  City  road,  Lon- 
don. Manufactures  "Compacto- 
phone"  line. 


We  would  greatly  appreciate  it  if  our  advertisers  and  sub- 
scribers will  advise  us  promptly  regarding  any  errors  which  they 
may  notice  in  this  directory. 


When  writing  please  say  you 
saw  it  in  the 

TALKING  MACHINE  WORLD 
TRADE  DIRECTORY 


THE    TALKING    MACHINE  WORLD 


Some  of  the  Leading  Jobbers 
of  Talking  Machines  in  America 


VICTOR 

DISTRI  BUTORS 

VICTORS  EXCLUSIVELY 

We  make  a  specialty  of  getting  the  order 
out  on  time — every  time. 

The  Rudolph  Wurlitzer  Co. 

CINCINNATI  AND  CHICAGO 

Tivo  points  of  supply ;  order  from  the  nearer 


W.J.  DYER  &,  BRO. 

Saint  Paul,  Minn. 

VICTOR  &  EDISON 

Distributors 


Quick  Service  for  all  points  in  the  North- 
west.   Machines,  Records,  Supplies. 


The  PERRY  B.  WHITSIT  CO. 

Distributors  of 

Victrolas  and  Victor  Records 

COLUMBUS,  OHIO 


GATELY-HAIRE  CO.,  Inc. 

If  it's  Victor,  we  have  it 
We  have  it  if  it's  Victor 
ALBANY,  N.  Y. 


This  Refers  to 
You! 

"PVERY  jobber  in  this 
country  should  be 
represented  in  this  de- 
partment. The  cost  is 
slight  and  the  advantage 
is  great.  Be  sure  to  have 
your  card  in  this  depart- 
ment of  The  Talking 
Machine  World  for  each 
month.    It  will  pay. 


Where  Dealers  May  Secure 

COLUMBIA 


Product 


Ready,  Full  Stocks,  and  Prompt  Deliveries 
from  Convenient  Shipping  Centers 
all  over  the  United  States. 


Distributors 


Atlanta,  Ga.,  Columbia  Grapbophone  Co.,  63  N. 
Pryor  St. 

Baltimore,  Md.,  Columbia  Grapbophone  Co.,  Ill 

West  GermaD  St. 
Boston,  Columbia  Grapbopbone  Co.,  137  Federal 

St. 

Buffalo,  N.  T.,  Columbia  Grapbopbone  Co.,  622 
Main  St. 

Chicago,  III.,  Columbia  Graphopbone  Co.,  14  N. 

Michigan  Ave. 
Cincinnati,  O.,  Columbia  Grapbopbone  Co.,  117- 

119  W.  Fourth  Ave. 
Cleveland,  O..  Columbia  Grapbopbone  Co.,  1375 

Euclid  Ave. 

Dalian,  Tex.,  Columbia  Grapbopbone  Co.,  1011 
Elm  St. 

Denver,  Colo.,  Columbia  Stores  Co.,  505-507  Six- 
teenth St. 

Detroit,  Mich,,  Columbia  Grapbopbone  Co.,  401 

Woodward  Ave. 
Indianapolis,  Ind.,  Columbia  Grapbopbone  Co., 

44  N.  Pennsylvania  St. 
Kuiimih  City.  Mo.,  Columbia  Grapbopbone  Co., 

1112  Grand  Are. 
Los  Aneeles,  Cal.,  Columbia  Grapbopbone  Co., 

745  S.  Broadway. 
Louisville,  Ky.,  Columbia  Grapbopbone  Co.,  403 

S.  Fourth  Ave. 
Minneapolis,  Minn.,  Columbia  Graphopbone  Co., 

412-414  Nicollet  Ave. 
New  Haven,  Conn.,  Columbia  Graphophone  Co., 

25  Church  St. 
New  Orleans,  La.,  Columbia  Graphophone  Co., 

517-525  Canal  St. 
New  York  City,  Columbia  Graphophone  Co.,  83 

Chambers  St. 
Omaha,  Neb.,  Schmoller  &  Mueller  Piano  Co. 
Philadelphia,    Pa.,   Pennsylvania    Talking  Ma- 
chine Co.,  210  N.  Broad  St. 
Pittsburgh,    Columbia    Graphophone    Co.,  101 

Sixth  St. 

Portland,  Me.,  Columbia  Grapbophone  Co.,  43 

Exchange  St. 
Portland.  Ore.,  Columbia  Graphophone  Co.,  429- 

431  Washington  St. 
Rochester,  N.  V.,  The  Grafonola  Co.,  23  Clinton 

Ave..  South. 

Bait    Lake   City,   Utah,   Columbia   Stores  Co., 

Dooly  Block. 
Son  Francisco,  Cal.,  Columbia  Graphopbone  Co., 

334  Sutter  St. 
Seattle,  Wash.,  Columbia  Graphophone  Co.,  1311 

First  Ave. 

Spokane,    Wash.,   Columbia    Grapbopbone  Co., 

818  Sprague  Ave. 
Sprinsneld,  Mass.,  Columbia  Grapbophone  Co., 

289  Main  St. 
St.  Louis,  Mo.,  Columbia  Graphophone  Co.,  1008 

Olive  St. 

Tampa,  Fla.,  Tampa  Hardware  Co. 


DEALERS  WANTED — Exclusive  selling  rights 
given  where  we  are  not  actively  represented. 

Write  for  particulars  to  the  Columbia  Graphophone 
Co.,    Wholesale    Department,    Woolvaorth  Building, 

New  York. 

Headquarters  for  Canada: 
Columbia  Grap  hopuone  Co.,  I6S-5-7  Sorauren  Ave. 
Toronto,  Ont. 


SERVICE  FIRST 


EXCLUSIVE  VICTOR  JOBBERS 
WHOLESALE  ONLY 

Standard  Talking  Machine  Co. 

PITTSBURGH,  PA. 


Victor  Exclusively 

EASTERN  TALKING  MACHINE  CO. 

177  Tremont  Street,  Boston 

VICTOR  DISTRIBUTORS 


5herman|llay&Go. 

San  Francisco,  Los  Angeles,  Portland,  Seattle,  Spokane 

PACIFIC  COAST  DISTRIBUTORS 
Victrolas  and  Victor  Records,  Stt  in  way  Pianos,  Pianola 
Pianos,  Holton  Band  Instruments 


The  Chicago 
Edison  Jobber 

The  perfection  of  musical 
Instruments  — THE  EDISON 
diamond  disc  PHONOGRAPH 
—with  EDISON  double  disc 
records. 

THE  PERFECTION  OF 
SERVICE— Our  Service. 

The  Perfection  of  advertising 
for  the  dealer — Our  plan. 

The  PHONOGRAPH  CO. 

229  So.  Wabash  Ave.,  CHICAGO 


Southern  Victor  Dealers 

Largest  Stock  VICTROLAS  and  RECORDS. 
Prompt  Shipment  and  Low  Freight  Rates. 

WALTER  D.  MOSES  &  CO. 

Oldest  Music  House  in  Virginia  or  North  Carolina. 

RICHMOND,  VA. 


O  LIVER 
DlTSON 
COMPANY 

BOSTON 


Largest  V1CTO  R  Talking 
Machine   Distributors  East  of 
Chicago.   

Creators  of  "The  Fastest  Victor 
Service."  Let  ns  tell  you  more 
about  oor  service. 


The 

Edison 

dealer  is  an  institution  in  his 
community. 

He  stands  for  the  greatest 
achievement  in  the  history  of 
sound  -  reproduction  —  Music's 
Re-Creation.  He  possesses  an 
advantage  that  only  an 

Edison 

franchise  can  give. 

If  you  have  the  facilities  and 
the  sales  organization,  and  if  we 
have  an  opening  for  an 

Edison 

dealer  in  your  locality  it  might 
be  to  our  joint  interests  to  open 
correspondence  with  each  other. 


THOMAS  A.  EDISON,  Inc. 


279  Lakeside  Ave. 


Orange,  N.J. 


JOBBERS  OF  THE  NEW  EDISON,  EDISON  RE-CREATIONS, 
THE  NEW  EDISON  DIAMOND  AMBEROLA  AND  BLUE  AMBEROL  RECORDS 


CALIFORNIA 
Los  Angeles — Diamond  Disc  Distribut- 
ing Co. 

San     Francisco — Edison  Phonographs, 

Ltd. 

COLORADO 
Denver — Denver  Dry  Goods  Co. 

CONNECTICUT 
New    Haven — Pardee-Ellenberger  Co., 


Atlanta- 

Chicago- 
Jam 

Indiana: 


Des  Moines — Harge 
Sioux  City — Har'gei 


GEORGIA 
inpgraphs,  Inc. 
ILLINOIS 


only.) 


LOUISIANA 
New  Orleans — Diamond  Music  Co.,  Inc. 

MASSACHUSETTS 
Boston — Pardee-Ellenberger  Co. 

MICHIGAN 
Detroit— Phonograph  Co.,  of  Detroit. 

MINNESOTA 
Minneapolis— Laurence  H.  Lucker. 
St.  Paul— W.  J.  Dyer  &  Bro.  (Amberola 
only.) 

'  MISSOURI 
Kansas  City — The  Phonograph  Co.  of 

Kansas  City. 
St.  Louis — Silverstone  Music  Co. 

MONTANA 
Helena — Montana  Phonograph  Co. 

NEBRASKA 
Omaha — Shultz  Bros. 

NEW  YORK 
Albany — American  Phonograph  Co. 


New  York — The  Phonograph  Corp.  of 

Manhattan. 
Syracuse — Frank  E.  Bolway  &  Son,  Inc. 

W.    D.    Andrews   Co.  (Amberola 

only.) 

Buffalo— W.  D.  &  C.  N.  Andrews  Co. 
(Amberola  only.) 

OHIO 

Cincinnati — The  Phonograph  Co. 
Cleveland — The  Phonograph  Co. 

OREGON 
Portland — Edison  Phonographs,  Ltd. 

PENNSYLVANIA 
Philadelphia — Girard  Phonograph  Co. 
Pittsburgh — Buehn  Phonograph  Co. 
Williamsport — W.  A.  Myers. 

RHODE  ISLAND 
Providence — J.  A.  Foster  Co.  (Amberola 
only.) 

TEXAS 

Dallas  —  Texas-Oklahoma  Phonograph 
Co. 


El  Paso — El  Paso  Phonograph  Co.,  Inc. 
UTAH 

Ogden — Proudfit  Sporting  Goods  Co. 

VIRGINIA 
Richmond — C.  B.  Haynes  &  Co. 

WISCONSIN 
Milwaukee — The    Phonograph    Co.  of 
Milwaukee. 

CANADA 

Montreal — R.  S.  Williams  &  Sons  Co., 
Ltd. 

St.  John— W.  H.  Thome  &  Co.,  Ltd. 
Toronto — R.  S.  Williams  &  Sons  Co., 
Ltd. 

Vancouver — Kent  Piano  Co.,  Ltd. 
Winnipeg — R.  S.  Williams  &  Sons  Co., 
Ltd. 

Calgary— R.   S.  Williams  &  Sons  Co.. 
Ltd. 
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THE   TALKING   MACHINE  WORLD 


The  Highest  Class  Talking  Machine  in  the  World 

THE  INSTRUMENT  OF  QUALITY 


CLEAR  AS  A  BELL 


WITH  the  prospects  of 
record  crops  and  employment 
for  everyone,  this  fall  will  be  a  record 
one  for  all  business. 

There  may  be  a  vacation  feel- 
ing in  the  air— but  most  of  the  indus- 
tries of  the  country  are  working  at  top 
speed— iron,  steel,  woolens,  leather, 
cottons,  motor-trucks,  machine-tools, 
preserving,  machine-products,  ships, 
meat-packing,  etc. 

Remember  that  you  must 

think  ahead  four  months  from  today 
now,  if  you  wish  to  have  phonographs 
to  sell  to  holiday  buyers. 

As  anyone  who  has  closely 

followed  commercial  conditions  for 
the  last  three  months  can  see  with  half 
an  eye,  business  this  fall  will  not  only 
be  good,  but  extra  good. 

SONORA  maintains  its 

leadership  in  the  phonograph  industry 
for  quality,  and  with  its  constantly  in- 
creasing popularity,  the  demand  this 
year  will  be  greater  than  ever. 


WE  have  made  very  ex- 
tensive preparations  for  the  fall 

season  but,  in  spite  of  all  our  increased  prepa- 
rations each  year,  there  has  never  been  a  time 
when  any  large  number  of  SONORAS  were 
available  in  the  last  few  months  of  the  year. 
Therefore  it  is  necessary  for  you  to  protect 
yourself  by  ordering  at  once  for  fall  require- 
ments, if  you  wish  to  have  SONORAS  in 
stock  when  the  big  rush  comes. 

Twelve  superb  models 

$55     $60     $75    $100  $135 
$175   $190  ;$250    $350  $1000 

Write  for  information  today 


$45 
$150 


"The  Supreme" 


onora  $J)onograpJ)  Corporation 

GEORGE  E.  BRIGHTSON,  President 

Executive  Offices:  279-281-283  Broadway,  New  York  City 

BOSTON-  165  Tremont  St.  CHICAGO:  218  S.  Wabash  Ave. 

PHILADELPHIA:  1311  Walnut  St.  SAN  FRANCISCO:  616  Mission  St. 

DETROIT:  3  Madison  Ave.  TORONTO:  Ryrie  Building 


Sonar  a  operates  and  is  licensed  under  BASIC  PATENTS  of  the  phonograph  industry 


The  Talking  Machine  World 
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LOCAL  COLUMBIA  WHOLESALE  MOVES 

Distributing  Headquarters  Now  Located  at  55 
Warren  Street — Increased  Facilities  Provided 
— Plans  for  the  Company's  Retail  Department 


The  local  wholesale  division  of  the  Columbia 
Graphophone  Co.  moved  last  week  from  83 
Chambers  street  to  55  Warren  street.  The  re- 
tail store  is  continued  at  the  former  address  al- 
though the  company  expects  to  dispose  of  it 
in  the  near  future  and  will  retire  from  the  local 
retail  field  with  the  exception  of  its  Fifth  ave- 
nue display  rooms. 

At  55  Warren  street  the  company  will  use 
the  entire  building  consisting  of  five  floors, 
basement  and  sub-basement.  The  space  will 
give  the  wholesale  division  ample  facilities  to 
handle  its  trade  adequately,  although  from  pres- 
ent indications  there  is  good  reason  to  believe 
that  every  inch  of  floor  space  will  be  needed 
to  accommodate  the  fast  growing  Columbia 
business  in  the  local  territory. 

According  to  the  present  lay  out  the  main 
floor  of  this  building  will  be  devoted  to  record 
stock,  shipping  and  receiving  with  the  base- 
ment as  an  auxiliary  floor  for  similar  purposes. 
On  the  second  floor  will  be  located  the  com- 
pany's .  executive  offices  and  showrooms;  this 
floor  being  the  headquarters  of  R.  F.  Bolton, 
district  manager,  Lambert  Friedl,  New  York 
manager,  George  A.  Baker,  assistant  manager 
and  the  general  clerical  staff.  The  third  floor 
is  devoted  to  the  Dictaphone  division  and  vari- 
ous service  departments,  there  being  ample 
room  for  Manager  Button  of  the  Dictaphone 
department  and  his  staff.  The  fourth  and  fifth 
floors  will  be  given  over  to  machine  stock. 

Ihe  growth  of  the  Columbia  business  in  the 
Metropolitan  district  has  been  phenomenal  dur- 
ing the  past  year  or  two  and  at  the  present  time 
the  Columbia  products  are  being  merchandised 


New  York,  July  15,  1917 


by  the  leading  concerns  in  every  sphere  of  the 
local  retail  world.  The  company  has  been  try- 
ing to  render  maximum  service  to  its  dealers 
in  this  territory  but  has  been  handicapped  by 
the  lack  of  sufficient  working  space.  This  han- 
dicap has  been  overcome  by  the  acquisition  of 
the  building  at  55  Warren  street  and  plans  are 
now  being  made  for  a  degree  of  service  as  near 
perfect  as  possible. 

DISCONTINUE  APPROVAL  SYSTEM 

Talking   Machine   Dealers   of   Portland,  Me., 
Reach  Agreement  and  Make  it  Effective 

Portland,  Me.,  July  6. — The  talking  machine 
dealers  of  this  city  have  formally  agreed  to  dis- 
continue the  practice  of  allowing  records  to  be 
taken  out  on  approval,  the  new;  policy  having 
gone  into  effect  on  June  25.  Dealers  have  sent 
notices  to  their  customers  regarding  the  new 
agreement,  and  emphasize  the  fact 'that  the  dis- 
continuance of  the  approval  system  insures 
every  customer  receiving  a  new  unused  record 
in  every  case  instead  of,  possibly,  records  that 
have  been  played  on  trial  and  then  returned. 
The  dealers,  too,  believe  that  the  discontinuance 
of  the  approval  system  will  result  in  bringing 
customers  into  the  store  instead  of  getting  the 
habit  of  doing  their  record  shopping  from  the 
home. 


BUYS  GRAFONOLA  FOR  $6,000 

Francis  S.  Whitten,  president  of  the  Colum- 
bia Graphophone  Co.,  New  York,  recently  do- 
nated to  the  American  Red  Cross  Society  a 
handsome  Art  Columbia  Grafonola.  The  instru- 
ment was  put  up  at  auction  at  the.  Hotel  du- 
Pont,  Wilmington,  Del.,  and  after  spirited  bid- 
ding was  sold  to  Pierre  S.  duPont  for  $6,000. 
This  is  considered  to  be  the  highest  price  that 
was  ever  paid  for  a  talking  machine. 


Price  Twenty  Cents 


DICTATING  MACHINE  FOR  SOLDIERS 

Writer  in  System  Suggests  New  Field  for  a 
Phonograph  Dealer — Would  Bring  Voices  of 
the  Loved  Home  Folks  to  the  Army  Camp 

An  interesting  and  new  opportunity  for  pho- 
nograph dealers  to  profit  by  the  present  war 
conditions  was  recently  outlined  by  S.  O.  Pitts 
in  System.  Mr.  Pitts  writes:  "If  I  were  a 
phonograph  dealer  I  would  arrange  with  one  of 
the  soldiers  in  the  company  from  my  city  to 
ship  him  a  dictating  machine  such  as  is  used 
commonly  in  offices.  I  would  also  have  one  in 
my  store.  Then  I  would  advertise  that  friends, 
relatives  and  sweethearts  could  actually  talk  to 
the  soldiers  by  calling  at  my  store  and  having 
their  message  recorded  on  cylinders  that  I 
would  ship  to  my  agent  in  camp.  The  soldier 
for  whom  the  message  was  intended  could  ac- 
tually hear  the  voice  of  the  sender  and  he  could 
answer  on  a  record  that  would  be  returned  to 
me  for  friends  at  home.  These  I  would  either 
reproduce  in  the  store  or  send  to  the  addresses 
to  run  on  their  own  machines. 

"I  would  also  arrange  with  my  agent  in  camp 
to  send  me  once  or  twice  a  week  a  few  spoken 
bulletins  of  general  interest  to  the  people  of 
my  city,  and  I  would  invite  the  public  into  my 
store  to  listen  to  the  records  free.  While  I 
would  make  my  charge  for  personal  records 
high  enough  to  cover  the  cost  of  operation  I 
would  rely  on  the  advertising  results  of  the 
plan  to  make  me  my  profit.  Many  people  who 
had  never  before  been  in  my  store  would  thus 
pay  their  first  visits  and  would  help  my  busi- 
ness materially." 

WERLEIN OCCUPIESNEW  WAREHOUSE 

In  New  Orleans  for  the  Development  of 
Wholesale  Business  —  Howard  Weber  in 
Charge  of  This  Department  of  the  Business 

New  Orleans,  La.,  July  5. — Philip  Werlein, 
Ltd.,  of  this  city,  having  recently  separated  their 
wholesale  and  retail  departments  are  now  oc- 
cupying the  three-story  warehouse  at  521 
Bienville  street,  in  which  their  wholesale  Vic- 
tor business  is  conducted.  There  are  over  7,500 
feet  of  floor  space,  and  the  building  is  equipped 
with  all  modern  improvements  for  the  han- 
dling of  the  business  with  dispatch. 

They  have  equipped  their  record  department 
with  new  modern  racks  to  facilitate  the  speedy 
handling  of  record  business,  thereby  insuring 
dealers  quick  service.  By  reason  of  this  sep- 
aration of  the  departments  and  the  increased 
record  stock,  they  have  had  exceptional  results. 
They  are  supplying  all  of  the  very  largest 
houses  in  their  section  of  the  country. 

Howard  Weber,  formerly  traveling  represen- 
tative for  Cohen  &  Hughes,  of  Baltimore,  Md., 
is  in  charge  of  the  wholesale  Victor  department 
and  reports  100  per  cent,  increase  for -the  month 
of  June,  and  from  present  indications  expects 
to  have  some  difficulty  in  supplying  machines 
to  the  trade. 

A.  A.  TROSTLER  WINS  PROMOTION 

Kansas  City,  Mo.,  July  1. — The  many  friends 
of  Arthur  A.  Trostler,  manager  of  the  talking 
machine  department  of  the  Schmelzer  Arms 
Co.,  will  be  interested  and  pleased  to  learn  of 
Mr.  Trostler's  appointment  as  assistant  secre- 
tary of  the  company,  which  was  announced  by 
Charles  J.  Schmelzer,  the  president.  Stanford 
S.  Madden,  who  has  also  been  long  in  the  serv- 
ice of  the  company,  has  been  appointed  assist- 
ant treasurer. 


Among  the  prominent  Brooklyn  concerns 
who  contributed  liberally  to  the  American  Red 
Cross  Society  was  the  Pathe  Freres  Phonograph 
Co.,  which  has  given  $500  to  the  Society's  war 
fund. 


PRACTICAL  VALUE  OF  A  SALESMAN'S  MANUAL  PROVEN 

A  Compilation  of  the  Experiences  of  the  Individual  Members  of  a  Sales  Staff  for  the  Benefit  of 
All  Serves  to  Prevent  Much  Loss  Through  Experimenting — Pointers  of  Interest 


It  is  said,  with  perhaps  some  degree  of  truth, 
that  a  salesman  is  born  and  not  made;  that  a 
man  must  have  the  selling  instinct  to  be  a  suc- 
cess in  the  selling  game;  that  books,  and  treatises 
on  salesmanship  are  all  right  in  theory  but  of 
little  value  in  practice;  that  no  fixed  rules  can 
be  set  down  that  will  help  a  salesman  out  in 
all  the  situations  that  he  may  come  across. 

Broadly  speaking  that  is  true,  but  under 
analysis  it  is  not  wholly  true.  This  was  pointed 
out  in  a  recent  issue  of  The  Music  Trade  Re- 
view in  a  way  to  be  of  interest  to  talking  ma- 
chine retailers,  as  follows:  The  new  sales 
manager  of  an  Eastern  wareroom,  at  one  of 
the  staff  meetings,  suggested  that  a  salesman's 
manual  be  compiled  for  the  use  of  the  men  in 
the  department.  The  suggestion  met  with 
strong  opposition.  A  veteran  of  the  staff  stated 
that  the  only  way  to  learn  how  to  sell  pianos 
and  how  to  meet  the  various  arguments  pre- 
sented by  prospects  was  by  actual  experience 
in  the  field;  that  beyond  the  matter  of  terms, 
styles  and  routine  work  one  salesman  could 
not  successfully  instruct  his  fellow  worker  suf- 
ficiently to  make  the  effort  worth  while. 

The  sales  manager  let  the  matter  rest,  but  at 
a  number  of  following  meetings  had  a  steno- 
graphic report  made  of  the  experiences  cited  by 
the  various  men  in  closing  particular  sales; 
how  the  objections  of  a  prospect  were  over- 
come; how  the  statements  of  a  competitor  were 
discounted;  how  cash  was  obtained  in  a  case 
where  the  prospect  first  talked  of  long  term 
instalments.  These  notes  were  transcribed  and 
combined  in  porfolio  form  and  then  placed  on 
the  sales  manager's  desk  without  comment. 
One  by  one,  the  salesmen  took  occasion  to  ex- 
amine  the   volume.     Their   interest  was  in- 


creased by  the  fact  that  reports  of  their  own 
experiences  were  included  in  the  volume. 

It  was  only  a  question  of  time  when  even  the 
star  salesmen  made  a  practice  of  consulting  the 
book  on  frequent  occasions.  They  found  that 
they  could  meet  certain  situations  much  easier 
by  finding  out  how  the  same  situation  was 
handled  in  a  previous  case.  In  other  words, 
instead  of  depending  upon  their  own  experi- 
ence, they  had  before  them  the  experiences  of 
a  score  of  other  men;  for  the  new  situations 
they  were  called  upon  to  meet  had  frequently 
been  met  at  an  earlier  date  by  some  other 
member  of  the  staff. 

Finally,  in  response  to  numerous  requests,  a 
number  of  copies  of  the  reports  of  the  sales- 
men's meetings  were  bound  up  for  the  use  of 
individual  salesmen.  Now  a  stenographic  re- 
port is  made  of  every  session  and  the  result 
carefully  edited  for  future  reference. 

A  final  analysis  of  the  situation  summed  up 
is  this:  No  matter  how  capable,  how  energetic 
or  how  careful  any  one  salesman  may  be,  he 
must  realize  that  it  is  not  humanly  possible  for 
him  to  absorb  all  the  knowledge  pertaining  to 
his  own  particular  line  of  business.  No  sales- 
man is  ever  too  old  to  learn,  and  he  will  actu- 
ally find  that  the  newest  man  may  accidentally 
run  across  information  which  is  most  useful  to 
the  veteran. 

The  salesman's  manual  idea  is  one  that  could 
be  incorporated  very  easily  into  any  business 
where  salesmen's  meetings  are  the  rule.  The 
slight  expense  and  trouble  to  which  the  man- 
agement is  put  is  more  than  offset  by  the  in- 
creased efficiency  of  the  workers,  and  increased 
efficiency  means  more  and  better  sales  and  con- 
stantly increasing  profits. 
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WILL  HAVE  FACTORY  IN  ST.  LOUIS 

Lion  Talking  Machine  Co.,  of  Memphis,  Will 
Retain  Distributing  Headquarters  in  That  City 
— Recently  Incorporated  for  $200,000 


MISCHA  ELMAN  IN  BIRMINGHAM 

Snapped  While  Hearing  His  Own  Record  Dur- 
ing Visit  to  the  Williams  Music  House 


St.  Louis,  Mo.,  July  5. — The  Lion  Talking  Ma- 
chine Co.,  of  Memphis,  Tenn.,  which  was  re- 
cently incorporated  for  $200,000,  will  have  its 
main  offices  and  factory  located  here  and  will 
continue  Memphis  as  a  Southern  distributing 
office.  The  local  establishment  will  be  opened 
during  the  early  weeks  of  July.  The  officers  of 
the  company  are  Charles  F.  Brooks,  president; 
A.  C.  Wooten,  vice-president,  and  M.  H.  Levy, 
secretary  and  treasurer. 

Mr.  Brooks  was  formerly  in  the  mail  order 
business  and  was  sole  owner  of  Charles  Brooks 
&  Co.,  of  Memphis,  Tenn.  Mr.  Wooten  was  for 
a  number  of  years  Western  agent  for  a  large 
typewriter  concern.  Mr.  Levy  was  a  member  of 
the  firm  of  Lee,  Levy  &  Co.,  St.  Louis. 

The  company  will  manufacture  a  line  of  five 
cabinet  machines  that  will  range  in  price  from 
$35  to  $175. 


If  intensive  production  works  out  well  on 
farms  why  should  it  not  work  out  equally  well 
in  other  lines  of  business?  That  it  does  ap- 
pears to  be  the  theory  of  the  Williams  Music 
House,  Birmingham,  Ala.,  handling  the  Victor, 


EMERSON  BUSINESS  REPORT 

For  the  First  Six  Months  Ending  April  30 
Shows  a  Very  Satisfactory  Development  of 
the  Business — What  the  Report  Says 


NEW  ASSOCIATION  IN  BIRMINGHAM 

Dealers  in  All  Lines  of  Talking  Machines  Get 
Together  to  Improve  Trade  Conditions 


Birmingham,  Ala.,  July  7. — The  Talking  Ma- 
chine Association  of  Birmingham  has  been  or- 
ganized in  this  city,  taking  in  practically  all 
representative  dealers  in  the  various  lines,  the 
object  of  the  association  being  to  bring  about 
certain  desirable  reforms  in  the  local  business 
in  the  matter  of  charging  interest,  approvals, 
etc.,  and  to  promote  harmony  in  the  trade. 
Clyde  Holcombe  was  elected  president  of  the 
new  association,  and  Abe  H.  Williams,  of  the 
Williams  Music  House,  secretary.  The  differ- 
ent instruments  represented  by  members  of  the 
association  include  the  Victor,  Columbia,  Edi- 
son, Aeolian-Vocalion,  Starr  and  Vitanola. 


Columbia  and  Edison  Diamond  Disc  lines  of 
machines  and  records.  As  will  be  seen  in  the 
accompanying  illustration  there  is  very  little 
space  wasted  in  the  store,  and  stock  seems  to 
be  plentiful.  The  feature  of  the  photograph, 
however,  is  that  it  shows  Mischa  Elman,  the 
noted  violinist  and  Victor  artist,  listening  to  his 
own  record  on  a  Victrola  in  the  Williams  store, 
where  the  talking  machine  department  is  under 
the  capable  and  progressive  management  of 
A.  H.  Williams. 


Strong  men  have  purposes— others  have 
wishes. 


The  D.  M.  Read  Co.,  of  Bridgeport,  Conn., 
recently  secured  the  local  agency  for  the  Pathe 
Freres  phonograph,  which  they  are  featuring 
in  a  special  department  at  the  present  time. 
Since  securing  this  agency,  they  have  been  do- 
ing an  excellent  business,  both  in  machines  and 
records. 


The  Emerson  Phonograph  Co.,  New  York, 
manufacturer  of  Emerson  records,  has  just  sent 
out  to  its  stockholders  a  profit  and  loss  state- 
ment and  balance  sheet  for  the  six  months  end- 
ing April  30,  1917.  The  figures  submitted  to 
the  stockholders  indicate  that  the  company  is 
making  very  satisfactory  progress  in  the  manu- 
facture and  marketing  of  its  products.  The  re- 
port shows  total  sales  of  records  for  the  six 
months,  $403,030.08;  income  from  investments, 
$7,888.86,  and  a  total  gross  of  $427,450.13.  The 
net  profit  from  operations  during  the  six  months 
period  was  $84,574.98. 

Referring  to  the  results  of  the  half  year  and 
the  outlook  for  the  future,  the  report  said:  "This 
result  was  obtained  from  an  output  having  an 
average  selling  value  around  $900,000  per 
annum;  whereas  the  output  at  the  end  of  May 
was  running  at  the  rate  of  $1,400,000  per  annum 
— an  increase  of  over  50  per  cent,  above  the 
six  months  average.  Output  of  records  in  May 
reached  a  high  mark  of  44,000  per  day,  making 
the  Emerson  Phonograph  Co.  the  world's  third 
largest  producer  of  disc  records. 

"Our  product  has  practically  always  been 
heavily  oversold.  Our  greatest  handicap  has 
been  lack  of  producing  capacity.  We  have  often 
been  weeks  and  even  months  behind  in  our  de- 
liveries and  our  largest  customer  has  received 
only  40  per  cent,  of  the  goods  ordered.  This 
situation  has  been  taken  care  of  by  a  new  labora- 
tory and  long  time  contracts  for  the  supply  of 
raw  material  and  the  pressing  of  records,  as  de- 
scribed in  this  report." 


SECURE  COLUMBIA  AGENCY 


Louis  Bauer,  of  Crosby,  Minn.,  has  secured 
the  agency  for  the  Columbia  Grafonolas  and 
records  for  that  section.  He  has  placed  orders 
for  a  goodly  line  of  instruments. 


HERE'S 
FOR 


VACATION  rx 
ICTOR  U 


OLLARSf 

E  ALERS  i 


It  sells  itself  —  just  what  your  trade  has  been  waiting  for!  A  light,  handy  carrying  case  for 
portable  styles  of  Victrolas — makes  it  possible  to  take  along  one  of  these  entertaining  instruments 
on  vacations,  outings,  etc.    Convenient  as  a  grip — safe  as  a  trunk! 


Fibre  Victrola  Trunks 

TWO  SIZES  -  BOTH  WINNERS! 

Give  them  a  place  in  your  Victor  Department — display  them  in  your  window — see  how 
they  will  attract  buyers  without  a  word.    It  fills  a  long  felt  want. 


Victrola  IV  Trunk,  3-ply  veneer, 
covered  with  hard  fibre,  fibre  bot- 
tom, steel  trimmings,  excelsior  back, 
shaped  to  fit  instrument 
snugly.  Strong  lock  and  <jjp  CA 
handle.  Dimensions  17%  *P"\' 
x  13X  x  II      -    -    -    -  ** 


Victrola  VI  Trunk,  same  construc- 
tion, but  made  for  the  larger  size 
Victrola.  Dimensions  2o}4  x  1 5  x  13. 
Best  of  construction — very 
attractive  design  and 
finish. 

Price  ------ 


1 

$0.50 


These  dandy  Trunks  will  make  Victrola  sales  for  you. 
Your  customers  who  own  cabinet  machines  will  want 
a    portable    style    with    one    of   these    carrying  cases. 

Write  or  wire  your  order  today! 

Prompt  shipment  made  immediately  upon  receipt.    Now  is  the  time  to  cash  in  on  this 
live  proposition— be  the  first  to  show  them  in  your  locality! 


ORIGINATORS  OF  FIBRE  VICTROLA  TRUNKS 


213  East  Broad  Street 


Richmond,  Va. 
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Victrola  IV 

Oak 


Victrola  XVI 

Victrola  XVI,  electric 

Mahogany  or  oak 


Victor  supremacy 
is  universally 
acknowledged 

The  Victrola  has  time  and  time 
again  demonstrated  its  supremacy 
in  the  great  things  it  has  actually 
accomplished. 

And  with  genuineVictrolasfrom$15 
to  $400  it  is  easy  for  every  Victor 
dealer  to  reap  all  the  advantages 
that  come  with  such  supremacy. 


Victrola  VIII 

Oak 


Victrola  X 

Mahogany  or  oak 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.  S.  A. 

Berliner  Gramophone  Co.,  Montreal,  Canadian  Distributors. 

Important  Notice.    Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special 
processes  of  manufacture,  and  their  use,  one  with  the  other,  i9  absolutely  essential  to  a  perfect  Victor  reproduction. 

"Victrola  '  is  the  Registered  Trade-mark  of  the  Victor  Talking  Machine  Co.  designating  the  products  of  this  Company  only 

Warning:  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


Albany,  N.  Y  Gately-Haire  Co.,  Inc. 

Atlanta,   Ga  Elyea-Austell  Co. 

Phillips  &  Crew  Co. 

Austin,  Tex....  The  Talking  Machine  Co.,  of 

Texas. 

Baltimore,    Md  Cohen  &  Hughes. 

E.  F.  Droop  &  Sons  Co. 

H.  R.  Eisenbrandt  Sons,  Inc. 

Bangor,  Me  Andrews  Music  House  Co. 

Birmingham,  Ala... .  Talking  Machine  Co. 
Boston,   Mass  Oliver  Ditson  Co. 

The  Eastern  Talking  Machine 
Co. 

The  M.  Steinert  &  Sons  Co. 
Brooklyn,  N.  Y  American  Talking  Mch.  Co. 

G.  T.  Williams. 
Buffalo,  N.  Y  W.  D.  &  C.  N.  Andrews. 

Neal,  Clark  &  Neal  Co. 

Burlington,  Vt  American  Phonograph  Co. 

Butte,  Mont  Orton  Bros. 

Chicago,   111  Lyon  &  Healy. 

Chicago  Talking  Machine  Co. 

The  Rudolph  Wurlitzer  Co. 

Cincinnati,  O  The  Rudolph  Wurlitzer  Co. 

Cleveland,  O  The  W.  H.  Buescher  &  Sons  Co. 

The  Collister  &  Sayle  Co. 

The  Eclipse  Musical  Co. 

Columbus,  O  The  Perry  B.  Whitsit  Co. 

Dallas,   Tex  Sanger  Bros. 

Denver,  Colo  The  Hext  Music  Co. 

The  Knight-Campbell  Music  Co. 


Victor  Distributors 

Des  Moines,  la  Mickel  Bros.  Co. 

Detroit,  Mich  Grinnell  Bros. 

Elmlra,  N.  Y  Elmira  Arms  Co. 

El  Paso,  Tex  W.  G.  Walz  Co. 

Honolulu,  T.  H  Bergstrom  Music  Co.,  Ltd. 

Houston,  Tex  Thos.  Goggan  &  Bro. 

Indianapolis,  Ind.. .  Stewart  Talking  Machine  Co. 

Jacksonville,  Fla  Florida  Talking  Machine  Co. 

Kansas  City,  Mo  J.  W.  Jenkins  Sons  Music  Co. 

Schmelzer  Arms  Co. 

Lincoln,  Nebr  Ross  P.  Curtice  Co. 

Little  Rock,  Ark...O.  K.  Houck  Piano  Co. 
Los  Angeles,  Cal.. .  Sherman,  Clay  &  Co. 

Memphis,  Tenn  O.  K.  Houck  Piano  Co. 

Milwaukee,  Wis  Badger  Talking  Machine  Co. 

Minneapolis,  Minn.  Beckwith,  O'Neill  Co. 

Mobile,  Ala  Wm.  H.  Reynalds. 

Montreal,  Can  Berliner  Gramophone  Co.,  Ltd. 

Nashville,  Tenn  O.  K.  Houck  Piano  Co. 

Newark,  N.  J  Price  Talking  Machine  Co. 

New  Haven,  Conn... Henry  Horton. 

New  Orleans,  La.. ..  Philip  Werlein,  Ltd. 

New  York,  N.  Y.. . .  Blackman  Talking  Mach.  Co. 

Emanuel  Blout. 

C.  Bruno  &  Son,  Inc. 

I.  Davega,  Jr.,  Inc. 

S.  B.  Davega  Co. 

Charles  H.  Ditson  &  Co. 

Landay  Bros.,  Inc. 

New  York  Talking  Mach.  Co. 

Ormes,  Inc. 

Silas  E.  Pearsall  Co. 


Omaha,   Nebr  A.  Hospe  Co. 

Nebraska  Cycle  Co. 

Peoria,  111  Putnam- Page  Co.,  Inc. 

Philadelphia,  Pa.. . .  Louis  Buehn  Co.,  Inc. 

C.  J.  Heppe. 

Penn  Phonograph  Co.,  Inc. 

The  Talking  Machine  Co. 

H.  A.  Weymann  &  Son,  Inc. 
Pittsburgh,   Pa  W.  F.  Frederick  Piano  Co. 

C.  C.  Mellor  Co.,  Ltd. 

Standard  Talking  Machine  Co. 

Portland,  Me  Cressey  &  Allen,  Inc. 

Portland,  Ore  Sherman,  Clay  &  Co. 

Providence,  R.  I....  J.  Samuels  &  Bro.,  Inc. 
Richmond,  Va  The  Corley  Co.,  Inc. 

W.  D.  Moses  &  Co. 
Rochester,  N.  Y  E.  J.  Chapman. 

The  Talking  Machine  Co. 
Salt  Lake  City,  V.. .  Consolidated  Music  Co. 

The  John  Elliott  Clark  Co. 
San  Antonio,  Tex.. .  Thos.  Goggan  &  Bros. 
San  Francisco,  Cal..  Sherman,  Clay  &  Co. 

Seattle,  Wash  Sherman,  Clay  &  Co. 

Sioux  Falls,  S.  D.. .  Talking  Machine  Exchange. 

Spokane,  Wash  Sherman,  Clay  &  Co. 

St.  Louis,  Mo  Koerber-Brenner  Music  Co. 

St.  Paul,  Minn  W.  J.  Dyer  &  Bro. 

Syracuse,  N.  Y  W.  D.  Andrews  Co. 

Toledo,  O  The  Whitney  &  Currier. 

Washington,  D.  C...  Cohen  &  Hughes. 

E.  F.  Droop  &  Sons  Co. 

Robt  C.  Rogers  Co. 
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THE    PULLING    TEST — THE    STRENGTH    IS  THERE 


THE   STRONGEST  ALBUM    MADE   AT  ANYWHERE    NEAR   ITS   LOW  PRICE 


The  WelUKnown  "National" 
Record  Albums 
Are  Always  the  Leaders 


The  only  Safe  and  Conveni= 
ent  Way  to 
Protect  Disc  Records 


For  Durability,  Finish  and 

Artistic  Design 
Our  Albums  Have  No  Equal 


They  are  made  in  the  most 
substantial  man- 
ner by  skilled  workmen 


PATENT  APPLIED  FOB 

STRENGTH   AT  THE  STRESS  AND  STRAIN    POINT        PRACTICALLY   UNBREAKABLE   FOR   REGULAR  USAGE 

We  manufacture  disc  Record  Albums  containing  12  pockets  to  fit  the  Victrola  Cabinets  Nos.  X  and  XI.     We  also  make  Albums  containing  17  pockets 


THESE  ALBUMS 
CORRESPONDENCE  SOLICITED 
WRITE   FOR  PRICES 


With  the  indexes  they  are  a  complete  system  for  filing  all  disc  Records. 
ARE  THE  BEST   FOR  VICTOR,   COLUMBIA  AND  ALL  OTHER  DISC  RECORDS 

NATIONAL  PUBLISHING  CO.,  239  S.  American  St.,  PHILADELPHIA,  PA. 


MEETING  OF  MAINE  ASSOCIATION 


State  Organization  Holds  Annual  Convention 
in  Waterville — Talking  Machine  Men  Take  a 
Prominent  Part — C.  B.  Snow  on  Executive 
Committee — Also  Helps  Entertain  Ladies 


The  talking  machine  trade  was  well  repre- 
sented at  the   eighth   annual  meeting-  of  the 


of  Cressey  &  Allen,  the  Victor  distributors  and 
music  dealers  of  Portland,  Me.,  and  F.  S.  Horn- 
ing, of  the  Victor  Talking  Machine  Co.,  were 
appointed  as  a  committee  to  look  after  the  en- 
tertainment of  the  ladies,  a  duty  that  they  per- 
formed so  well  that  it  is  quite  likely  they  will 
constitute  a  permanent  committee  for  the  pur- 
pose. 

The  arrangements  for  the  convention  were  in 


Hotel  Dan  E.  Fabyan,  of  the  Poole  Piano  Co., 
Boston,  acted  as  toastmaster,  and  the  speakers 
included  Joseph  P.  Sayward,  secretary  of  Chick- 
ering  &  Sons,  Boston;  Geo.  W.  Allen,  vice- 
president,  Milton  Piano  Co.,  New  York,  and  A. 
L.  Jewett,  of  the  National  Piano  Co.,  Boston. 

R.  L.  Wentworth,  of  Waterville,  was  elected 
president  by  a  unanimous  vote,  J.  N.  Smith, 
Skowhegan,  was  elected  vice-president,  and  Geo. 
E.  Geary,  Portland,  secretary  and  treasurer. 
The  executive  committee  includes  C.  B.  Snow, 
Portland;  C.  A.  Braun,  Gardiner,  and  R.  W.  E. 
Hunt,  Portland. 

Those  who  attended  the  meeting  included: 
M.  H.  Andrews,  R.  L.  Wentworth,  Geo.  E. 
Geary,  Daniel  Fabyan,  J.  N.  Skinner,  F.  R. 
Atwood,  R.  W.  Hughes,  R.  C.  Libby,  C.  F. 
Peterson,  J.  T.  Sayward,  F.  X.  Rice,  Harry 
Seaford,  B.  F.  Shaw,  Geo.  W.  Allen,  M.  A. 
Melvin,  J.  J.  Clark,  A.  L.  Jewett,  R.  W.  E.  Hunt, 
G.  F.  Williams,  C.  B.  Snow,  J.  N.  Smith,  M.  J. 
Smith,  John  Keller,  C.  A.  Braun,  Mrs.  Daniel 
Fabyan,  Mrs.  R.  L.  Wentworth. 


ENTER  SUIT  FOR  INFRINGEMENT 

The  Doehler  Die-Casting  Co.,  of  Brooklyn, 
announces  that  it  has  entered  suit  in  the  United 
States  District  Court  of  New  York  (Brooklyn), 
against  the  Acme  Die-Casting  Co.  charging  the 
latter  company  with  infringement  of  the  Doeh- 
ler Die-Casting  Co.'s  United  States  Patent  No. 
1,156,073  for  white  metal  castings  and  method 
of  making-  same. 


Some  of  the  Members  and  Delegates  Attending  the  Maine  Music  Trades  Association 


Maine  Music  Trades  Association,  formerly  the 
Maine  Piano  Dealers'  Association,  which  was 
held  in  Waterville,  Me.,  last  month.  Not  only 
do  the  majority  of  the  members  of  the  associa- 
tion handle  talking  machines,  but  C.  B.  Snow, 


the  hands  of  R.  L.  Wentworth,  and  he  gave  the 
delegates  a  pleasant  surprise  when  he  took 
them  all  to  the  Waterville  Country  Club  to 
enjoy  an  elaborate  five-course  dinner.  At  the 
annual  banquet  in  the  evening  at  the  Elmwood 


BETTER  GRADES  IN  DEMAND 

"The  tendency  is  toward  better  grade  cabi- 
nets and  higher  class  equipment  for  the  phono- 
'  graph  trade,"  is  the  statement  of  M.  H. 
Mathews,  president  of  the  Thomas  Mfg.  Co.,  at 
Dayton,  O.  "Locally,  the  phonograph  trade  is 
booming.  Twenty-three  million  dollars  of  war 
orders  is  making  Dayton  hum." 


Better  Albums  for  Your  Money— No  Matter  What  Grade  Albums  You  Sell 

Metal  Back 


The  Quality 
Album 


The  heavy  Green  Pockets  are  guarded  against 
opening  on  the  side  by  being  both  glued  and  stitched 
to  a  heavy  piece  of  flexible  Duck  Canvas.  Then  in 
turn  the  Envelopes  are  bound  to  a  back  consisting 
of  one  piece  of  metal  fastened  with  wire  rods. 

The  Album  opens  easily,  and  lies  absolutely  flat. 
Practically  indestructible  where  the  strain  is  greatest. 

An  Album  you  can  take  pride  in  recommending, 
as  you  can  guarantee  it  to  your  customers,  and  we 
stand  behind  the  guarantee. 


NYACCO  Metal 
Back  Album 


Write  for  Samples  of  Our  Three  Grades 

23  LISPENARD  STREET 

NEW  YORK 


New  York  Album  &  Card  Co., 


No.  1012 — One  of  our  popular 
priced  styles;  not  a  metal  back. 
Every  green  record  envelope  is  an 
individual  record  container,  is 
bound  in  cloth,  and  riveted  at  the 
back.  Weight  of  record  therefore 
cannot  weaken  album.  Best  on  the 
market  at  the  price. 
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Victrola  VIII 

Oak 


Victor  Supremacy 

The  supreme  qualities  that  make 
the  Victrola  the  certain  choice  of  a 
discriminating  public  are  equally  im- 
portant factors  in  the  success  of 
Victor  dealers. 


Victrola  IX 

Mahogany  or  oak 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.S.A. 

Berliner  Gramophone  Co.,  Montreal,  Canadian  Distributors 

Important  Notice.  Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special 
processes  of  manufacture,  and  their  use,  one  with  the  other,  is  absolutely  essential  to  a  perfect  Victor  reproduction. 

Victrola    is  the  RegisteredTrade-mark  of  the  VictorTalking  Machine  Company  designating  the  products  of  this  Company  only. 

^Va^ning:  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


Victrola  X 

Mahogany  or  oak 


Victrola  XI 

Mahogany  or  oak 


Victrola  XIV 

Mahogany  or  oak 
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<<D  RESERVE  the  Business  Poise"  was  the  very  excellent 
IT  slogan  adopted  at  the  recent  meeting  of  the  National  As- 
sociation of  Credit  Men  in  Kansas  City.  It  marked  the  conserva- 
tive-optimistic viewpoint  of  those  men  who  safeguard  the  credits 
of  the  country — an  appeal  for  co-operation  between  banks  and 
credit  men,  between  credit  men  and  retailers  and  among  all 
industries.  And  the  business  poise  can  be  best  preserved  by 
doing  business  not  only  as  usual,  but  with  more  vigor  and  energy  this 
summer  and  the  coming  fall  than  ever  before. 

With  the  great  spirit  of  patriotism  now  abroad,  the  talking 
machine  can  be  made  a  factor  of  tremendous  worth,  not  only 
in  keeping  the  spirit  of  the  people  attuned  to  great  deeds,  but 
also  as  a  source  of  enjoyment  and  comfort  in  the  home.  To 
achieve  this  end,  however,  dealers  should  be  alive  as  never  be- 
fore to  the  importance  of  bringing  their  products  before  the 
public,  not  only  by  newspaper  displays,  but  by  patriotic  con- 
certs and  other  forms  of  recitals  so  as  to  emphasize  that  the 
talking  machine  is  something  unique  in  its  way — an  instrument 
that  will  supply  the  wants  of  the  public  as  no  other  product  can. 
In  other  words,  it  must  be  pointed  out  and  emphasized  that 
music  is  a  necessity,  and  particularly  so  when  it  is  interpreted 
through  the  talking  machine. 

As  a  matter  of  fact  the  summer  months  should  prove  as 
successful  in  the  matter  of  sales  with  live  dealers  as  those  of 
fall  and  winter.  Results  will  not  come  by  merely  hoping  for 
them.  There  must  be  action  and  not  empty  words.  A  definite 
campaign  must  be  outlined  and  prosecuted.  The  talking  ma- 
chine manufacturers  have  arranged  for  much  effective  publicity  , 
in  the  magazines  and  daily  papers  during  the  summer  months, 
and  it  is  entirely  up  to  the  dealer  to  co-operate  with  the  manu- 
facturers to  the  end  that  the  talking  machine  is  brought  to  the 
attention  of  the  people  in  their  community  in  a  striking,  original 
and  effective  way.  It  is  necessary  to  be  aggressive  and  per- 
sistent. 

There  are  plenty  of  arguments  why  the  talking  machine  is 
the  most  desirable  companion  in  the  town  and  country  home 
these  days,  and  it  is  likewise  as  important  a  requisite  in  the 
camp,  on  the  yacht,  on  the  porch  or  the  lawn.  These  facts 
should  be  brought  to  the  attention  of  the  outside  sales  force  of 
every  talking  machine  dealer,  and  they  should  get  in  touch 
with  people  who  own  talking  machines,  people  who  are  leaving 
for  their  country  homes,  who  are  going  away  for  extended  vaca- 


tions. They  can  sell  them  the  more  popular  priced  or  portable 
instruments  with  goodly  sales  of  records  to  accompany  them. 
In  fact  the  opportunities  in  this  line  are  so  obvious  that  any 
emphasis  in  this  connection  seems  unnecessary. 

As  has  been  pointed  out  in  The  World,  time  and  time  again, 
the  talking  machine  is  not  an  instrument  of  seasons  by  any 
manner  of  means.  This  idea  might  have  been  acceptable  a 
decade  ago,  but  it  is  entirely  unsound  to-day,  for  the  talking 
machine  is  a  seller  all  the  year  around — in  fact  a  necessity,  and 
this  should  be  continually  pointed  out  to  the  purchasing  public. 

Therefore,  preserve  the  business  poise  by  keeping  in  mind 
that  the  war,  while  a  temporary  disturber  of  business,  is  des- 
tined to  result  in  a  more  active  demand  for  talking  machines 
in  this  country  than  ever  before  in  history. 

It  is  inevitable  that  with  this  country  in  one  of  the  greatest 
wars  of  the  world,  great  changes  will  occur,  but  business  will 
not  suffer  if  every  man  does  his  bit  for  his  country,  for  his 
city,  for  his  business — because  we  need  business  prosperity  to 
insure  the  success  of  the  war.  Dealers,  however,  must  wake 
up  to  the  situation.  They  cannot  expect  others  to  do  all  of 
the  thinking  and  all  the  suggesting.  There  must  be  a  full 
realization  on  the  part  of  the  dealer  of  the  opportunities  for  a 
larger  trade  that  exist  on  every  hand. 

Let  the  summer  months  be  ones  of  unusual  activity,  and 
when  the  vacation  spell  comes  around  devote  a  part  of  it  to 
planning  out  a  campaign  for  the  fall  that  will  transcend  all 
previous  accomplishments. 

BEYOND  the  necessity  of  meeting  special  taxes  of  various 
sorts  incident  to  the  war,  the  probabilities  are  that  the 
talking  machine  trade  will  also  be  included  among  the  industries 
that  will  suffer  through  the  operation  of  the  Selective  Draft  Law, 
hence  the  individual  manufacturers,  jobbers  and  dealers  might 
do  well  to  place  themselves  in  a  position  to  overcome  as  far 
as  possible  any  inroads  that  may  be  made  in  their  staffs,  due 
to  the  drafting  of  young  men.  It  is  announced  that  the  first 
draft  will  be  made  about  the  middle  of  July,  or  about  the  time 
that  this  issue  of  The  World  reaches  its  readers.  There  will 
be,  therefore,  little,  if  any,  time  to  waste. 

The  organization  of  a  large  army  is  recognized  as  being 
absolutely  necessary  for  the  protection  of  the  nation,  and  it  is 
not  a  time  to  argue  whether  or  not  the  Selective  Draft  Law  is 
the  best  means  of  raising  such  an  army  of  recruits  promptly 
and  with  the  least  burden  upon  the  nation  and  its  business. 
The  fact  remains  that  a  million  or  more  young  men  are  going 
to  be  drawn  from  business  channels  for  the  military — these  in 
addition  to  the  many  members  of  the  trade  who  have  voluntarily 
entered  the  military  service  in  various  capacities. 

The  talking  machine  trade  is  a  young  man's  industry.  One 
has  but  to  visit  the  factories  and  showrooms  to  realize  the  fact 
that  by  far  the  great  majority  of  the  staff  members  are  appar- 
ently under  thirty  years  old.  In  view  of  this  situation,  the 
heads  of  the  various-  businesses  might  do  well  to  take  stock  of 
their  human  assets  and  to  be  prepared  for  the  worst  while  hoping 
for  the  best,  to  analyze  the  work  of  each  individual  and  deter- 
mine if  possible  how  that  work  can,  if  necessary,  be  apportioned 
among  other  members  of  the  staff.  Things  should  .be  so  ar- 
ranged that  even  if  half  the  present  staffs  are  taken  business 
can  go  on  without  a  moment's  delay — in  some  cases  under 
pressure  perhaps,  but  nevertheless  go  on  steadily  until  such 
time  as  new  people  can  be  trained  and  the  burden  lightened. 

Good  talking  machine  men,  unlike  poets,  are  made  and  not 
born.  Men  cannot  be  picked  out  at  random  and  turned  loose 
among  the  record  racks,  for  a  knowledge  of  records  requires 
long  and  careful  training  and  study. 

The  World  knows  of  one  jobber  who  has  successfully 
charted  the  work  of  every  man  in  his  employ  and  divided  that 
work  in  half  a  dozen  different  ways,  on  paper,  to  be  prepared 
in  case  any  one  of  the  half  dozen  men  is  suddenly  withdrawn 
by  the  Government.  That  particular  distributor  shows  wisdom. 
It  is  not  the  time  for  argument  or  discussion,  but  time  for 
action.    The  law  is  the  law. 


""THE  members  of  the  talking  machine  trade  have  heard  much 
1  both  before  and  since  the  declaration  of  war  regarding  the 
manner  in  which  business  has  kept  up — in  fact  improved  under 
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the  stress  of  war.  There  has  been  much  said  about  how  prosper- 
ity has  visited  Canada  and  England;  of  how  the  talking  machine 
manufacturers  and  dealers  in  those  countries  have  done  more 
business  since  August,  1914,  than  they  ever  did  before.  All  these 
statements,  however,  have  been  general,  although  from  sources 
to  be  considered  for  the  most  part  authoritative.  Figures  how- 
.ever,  are  looked  upon  as  real  convincing  arguments,  provided, 
the  figures  are  of  the  right  sort,  and  Frank  E.  Bolway  &  Sons, 
Inc.,  Edison  jobbers,  of  Syracuse,  N.  Y.,  have  met  the  issue  by 
offering  actual  figures  of  the  profits  of  Selfridge  &  Co.,  Ltd., 
and  other  prominent  retail  houses  in  London  both  before  and 
since  the  war. 

The  figures  are  worth  studying  and  preserving,  and  if  they 
mean  anything  at  all  they  should  mean  that  talking  machine 
and  phonograph  dealers  throughout  this  broad  land  of  ours 
should  prepare  to  take  care  of  the  unprecedented  volume  of  busi- 
ness beginning  with  the  coming  fall.  It  must  be  taken  into 
consideration  that  with  this  increased  demand  there  is  apt  to  be 
a  decreased  supply,  owing  to  the  Governmental  demands,  of 
materials  and  supplies  that  find  their  way  in  one  form  or  another 
into  the  manufacture  of  machines  and  records. 

It  is  well,  therefore,  to  offer  to  the  retailer  the  advice  that 
is  so  generously  offered  to  the  retail  customer  later  in  the  year, 
namely,  "do  your  Christmas  shopping  early."  The  dealer  who 
hesitates  now  will  find  with  the  approach  of  the  holidays,  when 
he  wants  stock  in  a  hurry,  that  the  shortage  of  materials,  the 
jamming  of  the  factories  and  the  serious  delays  in  transporta- 
tion will  combine  to  bring  disappointment  and  serious  loss  of 
potential  profits  for  which  he  has  but  himself  to  blame. 

Meanwhile  a  glance  at  the  profit  figures  of  those  Lon- 
don stores  in  wartime  which  follow  is  of  interest: 

Profits  of  Selfridge  &  Co.,  Ltd. 

Year  ending  January  31,  1913   $520,145.00 

"       "           "       31,  1914   657,730.00 

"       31,  1915   673,955.00 

31,  1916...   751,110.00 

31,  1917   1,125,685.00 

Other  London  Retail  Profits 

Company                                                                             1915  1916 

Whitley's                                                                                  $567,575.00  $642,575.00 

Crowe-Wilson   '..                                    57,475.00  81,905.00 

Jay's                                                                                           61,000.00  76,000.00 

Dickins  &  Jones  ;                  133,500.00  254,000.00 

Harries  &  Co  •.                                    8,500.00  37,500.00 

Liberty  &  Co                                                                             30,500.00  162,000.00 

Nicholson's                                                                                  48,000.00  64,000.00 

Plummer  Roddis                                                                        85,000.00  113,000.00 

Swan  &  Edgar                                                                            32,000.00  77,000.00 

Wallis  &  Co                                                                             107,000.00  153,500.00 


THERE  has  long  been  a  feeling  that  there  should  be  some 
definite  and  country-wide  organization  of  talking  machine 
dealers  formed  for  the  purpose  of  taking  concerted  action  on  the 
various  problems  that  face  dealers  in  all  sections  and  to  pro- 
mote incidentally  the  friendly  discussion  of  questions,  the  solu- 
tion of  which  will  make  for  the  betterment  of  the  industry. 


Encouragement  of  the  idea  has  been  offered  by  the  National 
Association  of  Talking  Machine  Jobbers,  which,  in  announcing, 
previous  to  the  convention,  that  the  attendance  of  dealers  was 
not  desired,  nevertheless,  suggested  a  national  dealers'  organ- 
ization through  which  matters  might  be  handled  that  particu- 
larly apply  to  the  retail  field. 

The  ban  was  placed  upon  the  attendance  of  dealers  at  the 
jobbers'  convention  not  with  any  desire  to  slight  the  retail 
element  as  a  whole,  but  the  jobbers  felt  that  if  they  invited  some 
dealers  they  should  invite  all,  and  that  the  retailers  who  have 
enjoyed  the  hospitality  of  the  jobbers  and  of  the  Victor  Co.  dur- 
ing previous  conventions,  have  had,  in  a  sense,  the  advantage 
over  those  who  did  not  get  to  the  meetings. 

Under  proper  management,  a  retail  organization  can  be 
built  up  that  will  be  just  as  important  and  effective  in  its  way 
as  the  jobbers'  organization.  Local  organizations  of  dealers 
have  proven  that  problems  may  be  solved  and  difficulties  ironed 
out  most  successfully  with  the  right  kind  of  co-operation  among 
the  various  interests.  The  work  of  these  associations  has  shown 
that  many  evils  exist  simply  because  there  is  no  co-operation 
or  understanding  between  competing  dealers.  Once  a  cordial 
relationship  is  established,  evils  are  handled  and  eradicated  suc- 
cessfully and  without  great  difficulty. 


THE  Merchants'  Association  of  New  York  recently  appointed 
a  committee  of  active  business  men  to-  devise,  and  report  on 
ways  and  means  for  overcoming  any  bad  effect  upon  business 
that  has  been  caused,  or  is  likely  to  be  caused,  by  a  sudden 
wave  of  hysterical  economy.  The  committee,  in  making  its 
report,  stated  that  no  action  had  been  taken  as  the  condition  they 
were  called  upon  to  investigate  did  not  actually  exist,  appar- 
ently, or,  if  existing,  had  not  developed  to  a  point  where  it  had 
caused  any  apparent  effect  upon  business.  The  report  of  this 
committee  should  prove  most  convincing  to  men  in  every  line 
of  business.  The  members  of  the  committee  were  not  appointed 
to  frame  an  optimistic  report,  but  rather  to  look  for  trouble 
and  find  it.  Their  report  of  failure  is  most  encouraging  to  the 
members  of  the  talking  machine  trade  as  it  is  to  all  lines  of  in- 
dustry. 


IT  is  not  only  gratifying  to  learn  that  the  talking  machine  trade 
1  as  a  whole  did  its  full  share  in  subscribing  for  the  Liberty 
Loan,  and  putting  forth  efforts  to  arouse  general  interest  in  the 
bonds,  but  it  is  equally  gratifying  to  learn  that  the  fact  that  the 
people  of  the  country  have  obligated  themselves  to  pay  nearly 
$3,000,000,000  for  bonds  has  not  apparently  had  any  effect  upon 
piano  or  talking  machine  sales.  The  public  apparently  does  not 
consider  the  money  invested  in  Liberty  Bonds  as  being  spent,  but 
simply  invested  at  interest,  and  in  the  light  of  savings.  This 
viewpoint  makes  for  permanent  business  health. 


Pearsall  Service  *  Independence  Day 


Your  Declaration  of  Independence  begins  im- 
mediately that  you  "sign  up"  to  rely  on  Pearsall 
Service.  You  can  begin  on  the  4th  of  July  or  any 
other  time — the  sooner  the  better  for  your  profits. 

Pearsall  Service  works  rather  silently,  but  most 
effectively,  the  roar  of  our  delivery  vans  being  the 
most  audible  feature  of  it. 

No  fireworks,  no  fire-crackers  —  just  good 
effective  service  operating  most  favorably  under 
rush  conditions. 

Have  your  Victor  Records  come  via  Pearsall  Service 

SILAS  E.  PEARSALL  CO. 

VICTOR  DISTRIBUTORS 
18  West  46th  Street  NEW  YORK 
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The  talking  machine  dealer  who  misses 
the  business  that  is  coming  in  under  the 
Columbia  trade  mark  is  missing  a  liberal 
and  growing  share  of  a  mighty  good  thing. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


THE  IMPORTANCE  OF  QUALITY  IN  TURNTABLE  FELTS 

Overplus  of  Cotton  in  Baize  Permits  the  Record  to  Slip  While  Being  Played  and  Serves  to  Spoil 
Reproduction — Good  Wool  Baize  Also  Desirable  for  Other  Reasons 


A  part  of  the  talking  machine  that  has  ap- 
parently received  little  really  serious  considera- 
tion and  has  not  been  regarded  as  of  much  im- 
portance is  the  turntable,  baize  or  felt  that  is 
used  on  every  disc  machine.  To  the  majority 
of  the  trade  the  quality  of  the  felt  or  baize  used 


cording  to  James  Scott,  a  writer  in  the  Talking- 
Machine  News,  of  London,  the  quality  of  the 
baize  can  have  a  distinct  effect  upon  the  repro- 
duction of  the  record.  In  his  article  Mr.  Scott 
says  in  part: 

Nominally,  baize  consists  of  a  rough  woolen 


No.  1. — Baize  Magnified  Through  a  Pinhole  Space,  Showing 
Its  Style  of  Weaving 

means  little  as  long  as  it  is  of  the  proper  size 
to  cover  the  turntable  and  is  thick  enough  to 
serve  the  purpose. 

Whether  it  was  all  wool  or  part  cotton  and 
wool  has  received  little  thought,  and  yet  ac- 


No.  2. — Fihre  of  Baize,  Greatly  Magnified.  These  Consist 
of  W.ool  and  Cotton.  The  First  Scaly  and  the  Second 
Twisted.    Chemically  Cleaned. 

fabric;  but,  as  I  shall  show,  it  may  contain  a 
lot  of  cotton,  the  amount  of  which  varies  ac- 
cording to  its  quality  and  its  adaptability.  The 
admixture  of  a  certain  proportion  of  cotton 
fibres  with  the  woolen  ones  is  justifiable,  and 


Khaki 
Moving  Covers 

Protect  from  Rain  and  Dust 

and  will  enable  you  to  deliver  your 
phonographs  free  of  blemishes  of 
all  kinds. 

No.  3  Carrying  Strap  Shown  in  Cut,  $1.00 

These  covers  are  made  of  Government  Khaki,  interlined  with  heavy  felt  or 
cotton,  fleece-hned,  quilted  and  properly  manufactured.  Perfect  protection 

in  all  weather. 


GRADE  B 


GRADE  A 


$7.50 


Use  the  Lansing  Khaki  Moving  Cover  and 
your   delivery   troubles   will    be  over. 
Write  for  booklet 

E.  H.  LANSING 


Carrying  straps  Extra         6 1 1  Washington  St.  BOSTON 


r  SLIP  rOVFKSl  f°r  the  Wareroo,n  and  the  Home.  Now  Is  the  time 
  tJ    «»ey  will  be  wanted.  Write  lor  Samples  and  Prices. 


even  beneficial;  but  beyond  that  definite  per- 
centage their  addition  must  be  regarded  as  harm- 
ful, and  if  excessive,  fraudulent.  Cotton  fibres 
have  a  tendency,  owing  to  their  formation — 
which  is  dealt  with  later  on — to  hold  those  of 
wool  more  steadily  in  position  than  they  would 
otherwise  be.  These  points  will  become  mani- 
fest during  the  course  of  my  remarks,  and  they 
are  worth  consideration.  No.  1  shows  the  gen- 
eral appearance  of  baize. 


No.    3. — Baize    Fibres    Magnified    After    Ignition.  Wool 
Then  Swells  Into  Minute  Globules,  and  Cotton  Shrinks. 

It  is  only  by  magnifying  the  cloth,  or  some 
pulled-out  scraps  of  it,  that  we  can  detect  the 
nature  of  its  fibres.  The  respective  structures 
of  these  objects  are  so  distinctive  that  there  is 
no  possibility  of  making  a  mistake  in  connection 
with  ,  their  identity.  Cotton  fibres  are  always 
hollow,  flat,  and  twisted,  and  are  really  com- 
pressed tubes.  Wool  fibres  are  solid,  and  cov- 
ered on  their  exteriors  with  minute  overlap- 
ping scales,  the  edges  of  which  present  a  series 
of  faint  transverse  lines.  Nothing  could  be 
more  contrasting  than  these  two  formations, 
although  the  naked  eye  is  unable  to  distinguish 
the  differences. 

It  becomes  practically  impossible  to  separate 
the  various  fibres  from  one  another,-  and  they 
have  to  be  tested  together.  The  fibres  of  cot- 
ton and  wool  respond  quite  differently  from  one 
another  to  the  action  of  dyes,  so  that  there  is 
an  equal  durability.  Wool  absorbs  the  color 
far  better  than  does  cotton;  and  will. retain  its 
greenness  long  after  that  of  the  other  has  dis- 
appeared. Faded  baize  cotton  fibres  present  a 
speckled  appearance  beneath  the  microscope, 
whereas  baize  wool  fibres  continue  to  be  uni- 
form. It  is  due  to  this  gradual  vanishing  that 
the  cloth  when  used  for  some  time  often  gets 
dusty  looking. 

Cotton  fibres  are,  of  course,  products  of  the 
vegetable  kingdom,  while  those  of  wool  are  of 
animal  origin.  Now,  there  are  several  broad 
distinctions  between  the  behavior  of  these  two 
classs  which  can  be  put  to  the  test  by  anyone; 
but  it  really  requires  the  assistance  of  the  com- 
pound microscope  during  such  experiments  so 
as  the  better  to  determine  results;  seeing  that 
baize  is  a  mixture  of  fibres.  If  the  fibres  were 
dealt  with  separately  the  matter  would  be  much 
different. 

Cotton  fibres  (as  well  as  others  yielded  by 
plants)  burn,  after  flaring,  to  a  fine  ash  when 
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Otto  Heineman  Phonograph  Supply  Co. 


INCORPORATED 


25  WEST  45th  STREET,  NEW  YORK 
FACTORIES,  ELYRIA,  OHIO— NEWARK,  N.  J. 


CHICAGO 


ATLANTA 


SEATTLE 


CINCINNATI 


TORONTO 


PRESTIGE ! 


The  Otto  Heineman  Phonograph  Supply  Co.  specializes  on  the  manufacture 
of  motors  only. 

We  do  not  compete  with  our  patrons,  but  sell  motors  o?ily ;  no  complete 
machines  or  other  competing  product. 

The  Heineman  motor  represents  15  years'  experience,  and  is  no  experiment. 

7,000,000  motors  of  the  Heineman  type  are  in  use  the  world  over.  Does 
this  not  convince  you  that  the  Heineman  Motor  has  stood  the  test  of  time 
and  service? 


Heineman  Motor  No.  7— Standard  Motor  for  High  Grade  Floor  Machines 
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ignited;  whereas  those  of  wool  (and  other  ani- 
mal ones)  swell  and  char  when  treated  in  the 
same  manner. 

In  No.  3  is  depicted  the  result  of  setting 
light  to  some  fibres  pinched  out  from  a  piece 
of  baize.  Their  behavior  adds  indisputable 
testimony  to  the  structural  features  shown  in 
No.  2.  The  dye,  and  incomplete  combustion, 
prevented  their  total  disappearance. 

The  fibres  wear  out  in  very  dissimilar  ways. 
Those  of  cotton  shrink,  and  crack  along  the 
areas  of  their  twists,  as  well  as  breaking  up 
into  infinitesimal  particles.  Those  of  wool  snap 
and  split  at  the  ends  into  widely  expanded, 
brush-like  formations. 

It  must  be  borne  in  mind  that  there  are  sev- 
eral layers  of  fibres  beneath  and  above  one  an- 
other to  compose  the  thickness  of  baize.  In 
No.  1  we  can  see  one  layer,  as  it  were.  If  the 
fibres  of  baize  are  unequally  woven,  distributed, 
or  worn,  there  will  be  considerable  inequality 
in  the  texture,  some  parts  being  very  much 
thinner  than  others.  Consequently,  snapping 
occurs  in  such  places,  to  be  subsequently  fol- 
lowed by  the  appearance  of  actual  holes,  which 
pave  the  way  to  complete  ripping  and  destruc- 
tion. 

It  does  not  follow  that  the  original  defects 
to  which  such  results  are  due  would  be  obvious. 
While  fibres  of  wool  are  nominally  the  most 
elastic  of  the  two  kinds,  fibres  of  cotton  present 
so  many  minute  arches  that  they  act  as  a  num- 
ber of  springs,  and  give  pliability  to  the  cloth. 
The  first  may  be  compared  with  india-rubber, 
in  being  naturally  resilient;  and  the  second  to 
wire  coils,  which  act  mechanically,  although  the 
substance  itself  is  hard  and  somewhat  unyield- 
ing. 

The  fluffy  surface,  or  nap,  of  baize  gives  it  a 
distinctive  character,  and  has  certain  merits.  If 
too  much  cotton  is  present  it  wears  down  before 
the  wool  and  leaves  the  nap  so  much  the  worse, 
and  patchy. 

These  matters  may  appear  to  be  too  insignifi- 
cant for  notice,  but  are  more  effective  than 
would  be  generally  supposed.  It  must  be  re- 
membered that  many  thousands  of  these  fibres 


are  acting  simultaneously  in  the  particular  man- 
ner stated;  and  we  all  know  that  even  the 
minutest  forces  possess  power  when  they  occur 
in  multitudes. 

If  the  reader  will  examine  the  surface  of  baize 
that  has  been  much  used  for  any  purpose,  he 
will  hardly  fail  to  detect  the  paler  cotton  fibres 
intermixed  with  the  woolen  ones.  Of  course, 
the  structure  will  be  invisible.  The  quality  of 
baize  can  in  this  way  be  fairly  well  judged. 
Anyone  who  has  had  much  experience  with 
baize  must  have  noticed  that  as  it  gets  "worn" 
it  assumes  a  dusty  aspect.  This  is  often  wrong- 
ly regarded  as  the  result  of  particles  of  dust 
getting  incorporated  with  the  fibres  of  the 
fabric;  but  no  amount  of  brushing  will  get  rid 
of  it,  as  would  be  the  case  were  the  defect  ac- 
tually due  to  dust.  It  might  happen  that  some 
very  fine  powder  became  observable  during  a 
cleaning  process;  but  it  would  almost  certainly 
be  composed  of  specks  of  the  fibres  themselves, 
detached  owing  to  the  disintegration  of  the 
latter.  The  truth  is  that  the  patchy  surface  is 
occasioned  by  the  fading  and  wearing  down  of 
the  cotton  fibres,  which  thus  afford  a  measure 
of  the  extent  of  their  presence. 

A  record  should  lie  buoyantly  on  the  springy 
surface  of  the  baize,  which  should  grip  it  with 
just  enough  tenacity  to  prevent  it  holding  back 
or  slipping  while  it  revolves  beneath  the  imped- 
ing needle.  If  too  much  cotton  is  present,  this 
soon  wears  out,  and  the  baize  fails  to  act  prop- 
erly. The  material,  becoming  poor  and  flattened, 
allows  the  record  to  rotate  irregularly  (this 
fact  may  not  be  noticeable  to  the  eye,  but  is 
realized  by  the  trained  ear),  because  the  pres- 
sure of  the  needle  on  certain  parts  of  the  wax 
grooves  acts  momentarily  as  a  brake,  and  thus 
intermittently  interferes  with  the  reproduction. 
The  rate  of  rotation  should  be  perfectly  steady, 
otherwise  defects  arise. 


WORTH  KEEPING  IN  MIND 

Any  article  that  will  not  stand  the  test  of 
truthful  advertising  should  never  be  put  on  sale. 
If  it  is,  it  will  prove  a  failure. 


VICTROLA  AS  SOLOIST  WITH  ORGAN 

Interesting  Concert  Given  by  Edward  Lippitt 
in  Petaluma,  Cal.,  Recently 


San  Francisco,  Cal.,  July  2. — Edward  Lip- 
pitt, the  well-known  and  successful  organist, 
who  is  doing  so  much  for  music  in  Petaluma 
and  vicinity,  gave  an  organ  recital  at  St.  John's 
Episcopal  Church,  Petaluma,  recently,  in  which 
he  introduced  quite  an  innovation  in  the  form 
of  concert  giving.  His  soloist  was  a  Victrola, 
and  the  artists  who  assisted  him  were  Mme. 
Julia  Culp,  Evan  Williams,  and  Mme.  Schu- 
mann-Heink. 

The  program  rendered  by  Mr.  Lippitt  on  this 
occasion  was  as  follows:  Toccata  and  Fugue 
in  C  major  (J.  S.  Bach),  O  Rest  in  the  Lord 
(from  "Elijah")  (Mendelssohn),  sung  by  Madame 
Julia  Culp;  The  Swan  (Saint-Saens),  Spring 
Song  (Hollins);  If  With  All  Your  Hearts  (from 
"Elijah")  (Mendelssohn),  sung  by  Evan  Wil- 
liams; The  Nightingale  and  the  Rose  (Saint- 
Saens),  Deep  River  (Coleridge-Taylor);  Fan- 
fare (Lemmens);  Silent  Night!  Holy  Night! 
sung  by  Madame  Schumann-Heink;  Adagio 
(from  Third  Sonata)  (Guilmant),  Marche  Pit- 
toresque  (Kroeger). 

The  accompaniments  to  the  solos  were  played 
on  the  organ  by  Mr.  Lippitt  and  completely 
covered  the  record  accompaniment  without  be- 
ing too  heavy  for  the  voice.  The  effect  was 
splendid  and  Mr.  Lippitt  announced  that  he 
would  repeat  the  experiment  at  his  next  recital, 
which  will  be  given  at  an  early  date.  It  will  be 
awaited  with  interest. 


H.  A.  HARRIS  MARRIED 

H.  A.  Harris,  advertising  manager  of  the 
Pathe  Freres  Phonograph  Co.,  New  York,  was 
married  on  Saturday,  June  23,  to  Miss  Gladys 
Acheson,  at  the  bride's  summer  home,  "Stony 
Hill,"  Jacksonville,  N.  J.  Mrs.  Harris,  who  is  a 
resident  of  Jersey  City,  is  prominent  in  social 
circles.  Mr.  and  Mrs.  Harris  will  reside  in  that 
city. 


World  PhonograpS 
Model  A 
$200 


World  Phonograph 
Model  C 
$125 


With  the  World  at  War,  the 
Quality  of  Music  Must  Be  Upheld! 

NOW  of  all  times  do  your  bit  to  keep  the  art  and  quality  of  music  at  its  highest  level. 
Be  the  one  merchant  in  your  city  to  handle  the  highest  grade  talking  machine 
The  World  Phonograph.  To  the  genius  of  F.  J.  M.  Kaumanns  is  attributed  its 
remarkable  tone  volume  and  intricately  accurate  music  reproduction.  The  judgment  of 
every  great  artist  who  has  heard  the  World  Phonograph  is  that  it  sets  a  new  standard 
unattainable  in  any  other  sound  reproducing  instrument.  Its  cabinets  are  the  creation  of 
Maurice  Hebert.    Its  classic   architecture    instantly  sets  it  apart  from  all  the  others. 


The  World  Phonograph  plays 
all  makes  of  records  without 
special  attachments ;  has  mar- 
velous tone  modulator,  exclusive 
automatic  slop,  new  automatic 
cover  support.  The  powerful 
noiseless  c'ouble  -  spring  motor 
is  mounted  on  a  tilting  motor 


board;  plays  five  to  eight  ten 
inch  records  without  rewinding. 
The  tone  chamber  is  of  time 
seasoned  spruce  wood  made  like 
the  finest  old  violin  In  every 
detail  the  World  Phonograph  is 
supremely  superior.  It  is  built 
for  the  connoisseurs  of  music. 


BOTH  PRESTIGE  AND  PROFITS  ARE  LARGE  TO  DEALERS 

The  World  line  is  so  varied  as  to  fill  every  quality  demand.  The  Craft  Reed  World  is  popular 
for  sun  parlor,  porch  or  lawn.  The  other  models  are  all  of  genuine  mahogany  ranging  in  price 
from  $100.00  to  $250.00.  Our  agency  arrangements  are  so  favorable,  and  our  Company  is  so 
strong,  that  the  best  dealers  in  each  city  are  rapidly  closing  with  us.  If  you  are  interested, 
send  at  once  for  full  particulars. 


Dept.  D 


218  So.  Wabash  Ave.,  Chicago,  111 
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World  Phonograph 
Model  B 
$175 


World  Phonograph 
Model  D-Reed 
$175 
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EDISON 
MESSAGE 
No.  2 


Uncle  Sam  has  borrowed  nearly  three 
billions  of  dollars  from  his  children. 
What  is  he  going  to  do  with  it?  He  is 
going  to  spend  a  lot  of  it  right  here  in 
this  country  himself  and  he  is  going  to 
lend  the  balance  to  our  allies,  who  also 
will  spend  all  of  their  share  in  this  country. 

For  what  is  this  stupendous  sum  going 
to  be  spent  ?  For  munitions,  food,  cloth- 
ing, etc.,  etc.  But  what  does  that  mean 
to  the  Edison  dealer?  He  doesn't  sell 
munitions,  food  or  clothing.  No,  he 
doesn't  sell  "body"  food,  but  he  does  sell 
"soul''  food. 

Music  is  food  for  the  soul.  Those  who 
sell  "body"  food  (as  well  as  those  who 
sell  munitions,  clothing,  etc.)  will  have 
more  money  than  ever  to  buy  "soul" 
food.  They  will  need  it.  And  they  will 
buy  it  too,  for  we  never  need  music  more 
than  when  our  souls  are  tried.  Surely 
our  souls  will  be  tried  in  the  year  (per- 
haps years)  to  come. 

The  great  Bovee  classified  the  four 
prime  necessities  of  life  in  the  order  of 
their  importance — first  food,  then  raiment, 
then  shelter,  then  MUSIC. 

MUSIC  and  The  NEW  EDISON  are 
synonymous.  If  music  is  a  necessity, 
then  the  New  Edison  is  a  necessity. 

Remember— THREE  BILLIONS  OF 
DOLLARS  will  soon  start  flowing  through 
the  business  arteries  of  the  country.  It  will 
flow  to  all  corners  and  will  be  used  to  pur- 
chase all  kinds  of  merchandise.  Is  there 
any  reason  why  the  fourth  great  necessity 
(music)  should  fail  to  get  its  share? 

We  think  not. 


THOMAS  A.  EDISON,  Inc. 

Orange,  N.  J. 


The  Edison  Laboratories  at  Orange,  N.  J. — The  World's  Greatest  Laboratories 
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Conversation  and  Its  Relation  to  Talking 
Machine  Salesmanship  -  by  Frank  p.  Parsons 


Mark  Twain  told  a  story  once  of  attending  a 
church  service  where  the  minister  was  down  for 
a  sermon  on  foreign  missions.  He  was  an 
eloquent  and  persuasive  speaker.  At  the  cli- 
max of  his  discourse,  he  had  Mark  going,  as 
it  were,  and  so  much  under  conviction  that 
nothing  short  of  a  ten  dollar  bill  in  the  plate 
would  have  satisfied  his  conscience;  if  the  ser- 
mon had  ended  and  the  collection  started  right 
then.  But  the  speaker  continued  to  speak,  and 
as  he  went  on,  it  began  to  seem  to  Mark  that 
the  heathen  were  not  so  badly  off  after  all; 
probably  five  dollars  would  do.  And  so  it 
would,  if  the  sermon  had  at  that  moment  come 
to  an  end  and  the  plate  been  poked  into  Mark's 
face  without  further  ado. 

But  the  orator  was  too  much  engrossed  in  the 
subject — or  in  the  orator — to  know  when  to 
stop,  so  he  kept  on  talking.  The  longer  he 
talked  the  more  the  early  enthusiasm  which 
Brother  Twain  had  for  the  cause  of  the  poor 
benighted  ones  in  the  dark  continent  continued 
to  dwindle,  dwindled  from  ten  dollars  to  five 
dollars,  from  five  dollars  to  two  dollars,  from 
two  dollars  to  one  dollar,  from  one  dollar  to 
fifty  cents.  And  the  upshot  of  it  was  that- when 
the  stream  of  talk  had  finally  been  shut  off, 
Mark  had  acquired  a  positive  antipathy  to  the 
heathen,  and  had  decided  to  give  them  not  a 
nickel.  The  plate  did  finally  reach  him;  and 
by  that  time  he  felt  so  mean  that  he  stole  ten 
cents  out  of  it. 

This  is  a  classic  example  of  the  error  of  ex- 
cessive conversation.  It  is,  of  course,  possible 
that  the  renowned  Mark  has  here  taken  poetic 
license  in  respect  of  some  details;  but  the  moral 
is  plain.  It  is,  to  be  brutal:  "Know  when  to 
stop  chewing  the  rag." 

Some  gentlemen  who  sell  talking  machines 
are  prone  to  believe  that  silver  tongued  oratory 
is  a  prime  requisite  of  salesmanship.  Yet  the 
most  successful  salesman  whom  we  have  as  yet 
met  in  the  industry  if  not  actually  mute,  is  at 
least  a  taciturn  and  saturnine  person.  He  says 
very  little,  but  what  he  says  is  to  the  point. 
He  might  qualify  as  the  boy  who  put  the  "tac" 
in  tacit;  if  the  humor  be  not  too  deep  for  the 
attentive  reader. 

Now  we  have  observed  a  great  deal  of  the 
technic,  as  it  may  properly  be  called,  of  the 
successful  salesman  aforesaid  and  have  seen 
that  he  values,  as  above  price,  the  faculty  of 
listening.  He  is  an  expert  listener  and  does 
far  more  listening  than  he  does  talking.  It 
is  a  truth  familiar  to  all  observers  that  pros- 
pective purchasers  of  goods  like  talking  ma- 
chines and  records  are  anxious  to  inform  every- 
body just  what  sort  of  instrument  is  wanted, 
how  much  it  must  cost,  how  reluctant  father  is 
to  pay  for  it,  don't  they;  and  so  on  and  so 
forth,  to  the  extent  of  several  hundred  words, 
more  or  less. 

Now  it  is  a  paradox,  but  true,  that  the  less 
a  salesman  tries  to  sell  a  talkative  customer, 
the  more  likely  he  is  to  sell  that  chatty  per- 
son. The  talkative  man  or  woman — may  we 
venture  to  say — especially  the  latter — likes  to 
hear  his,  or  her,  own  voice,  and  usually  cannot 
resist  the  temptation  of  taking  the  lead  in  the 
conversation.  The  consequence  is  that  if  the 
person  be  left  alone  and  allowed  to  talk,  he  or 
she  will  do  all  the  inspecting,  all  the  comment- 
ing on  the  points,  all  the  asking  of  questions; 
so  that  the  salesman  will  have  simply  nothing 
to  do  except  to  speak  when  he  is  spoken  to, 
answer  all  questions  and  look  pleasant.  The 
longer  one  sticks  to  the  selling  game,  the  more 
certain  it  is  that  the  less  one  talks,  all  things 
considered,  the  better  it  is  for  all  concerned. 

Of  course,  this  is  not  intended  to  be  taken 
as  a  hard-and-fast  rule,  but  it  is  valid  as  a  gen- 
eral statement  of  a  widely  applicable  principle. 
The  converse  of  the  above  applies  to  the  sales- 
man who  has  a  wagging  tongue.     There  used 


to  be  an  idea  that  selling  is  a  matter  of  per- 
suading folks  to  buy  what  they  do  not  really 
want.  So  long  as  such  a  stupid  and  false  idea 
prevails  in  any  man's  mind,  it  is  certain  that 
he  will  hypnotize  himself  into  the  belief  that 
his  prospect  has  to  be  talked  into  buying.  But 
this  rests  on  a  fallacy,  for  nothing  is  more  cer- 
tain that  the  effort  to  persuade,  as  soon  as  it 
is  perceived  by  the  prospect,  arouses  the  lat- 
ter's  hostility.  If  the  prospect  has  a  strong 
mind,  then  this  aroused  hostility  will  almost 
certainly  operate  to  prevent  the  closing  of  the 
sale.  If  he  or  she  is  weak,  the  sale  may  be 
made,  but  it  will  be  a  sale  made  under  protest, 
as  it  were;  and  one  that  may  not  stick.  Sales 
made  under  a  sense  of  doubt  and  a  feeling  of 
constraint  are  not  good,  sales.  Likewise,  sales 
that  are  not  good  sales  are  not  permanent 
sales.  Lastly,  sales  that  involve  the  element 
of  impermanency,  or,  to  put  it  bluntly,  sales 
that  involve  sending  the  snatch  wagon  at  the 
end  of  three  months,  are  not  desirable,  and 
ought  never  to  have  been  made. 

True  salesmanship  is  square.  It  recognizes 
that  legitimate  persuasion  is  one  thing  and  talk- 
ing a  prospect  into  a  sale  quite  another.  One 
has  every  right  to  ask  a  person  whether  he  or 
she  can  be  interested  in  a  certain  type  or  style 
of  talking  machine  or  certain  records,  every 
right  to  talk  the  merits  of  one's  goods  as  high 
as  regard  for  truth  will  allow;  but  it  is  wholly 
wrong  and  against  the  spirit  of  modern  sales- 
manship entirely  to  try  forcing  the  customer's 
inclinations. 

It  is  for  that  reason  that  the  chatty  salesman 
is  often  not  quite  so  successful  as  he  might 
be.  The  chatty  one  lets  his  tongue  govern  him 
and  falls  into  the  error  of  supposing  that  the 
sale  is  made  always  on  account  of  the  oratory, 
whereas  it  is  often  in  spite  of  it.  The  best 
salesmanship  is  that  which  knows  its  goods 
thoroughly,  knows  their  strong  points,  knows 
how  to  explain  them,  knows  the  competitors' 
strong  points,  knows'  how  to  combat  them, 
knows  the  causes  which  operate  to  create  de- 
sire for  the  goods,  knows  how  to  size  up  the 
mental  level  of  the  prospect,  knows  whether 
the  prospect  can  probably  afford  to  buy,  knows 
that  goods  sold  on  price  are  no  good;  and  keeps 
his  mouth  severely  closed  on  every  other  topic. 


Notice  that  emphasis  is  placed  very  strongly 
on  the  verb  "to  know";  and  thereby  hangs  a  tale. 
Salesmanship  is  not  conversation,  it  is  knowl- 
edge. The  best  salesman  is  he  who  knows 
most  and  talks  least. 

The  language  we  speak  changes  constantly. 
It  is  always  developing,  always  expanding;  yet 
sometimes  narrowing,  too.  For  in  Shake- 
speare's time  the  word  "conversation"  meant 
one's  whole  conduct,  not  merely  one's  talk.  If 
one  were  to  say  that  the  basis  of  salesmanship 
is  right  conversation,  one  would  be  stating  epi- 
grammatically  a  very  wide,  nay,  an  universal 
truth.  And  the  best  of  it  is  that  it  works 
equally  well  both  ways,  ancient  and  modern. 


EDWARD  H.  AMETS  SUGGESTION 

Substituting  the  Microphone  for  the  phono- 
graph sound  box  is  suggested  in  a  patent  re- 
cently granted  to  Edward  H.  Amet,  of  Re- 
dondo  Beach,  Cal.  This  inventor  proposes  the 
use  of  an  electrical  microphone  in  place  of  the 
usual  sound  box,  and  provided  with  the  conven- 
tional steel  needle  or  other  suitable  stylus.  The 
microphone  transmits  its  variations  in  current 
to  a  receiver  attached  to  the  tone  arm  of  the 
phonograph,  which  in  turn  imparts  the  sound 
waves  to  the  sound  chamber  or  horn. 


THREE  FUNDAMENTAL  PRINCIPLES 

To  my  mind  there  are  only  three  fundamental 
principles  in  advertising:  namely,  be  honest,  be 
sensible,  be  persistent.  I  say  be  honest,  be- 
cause every  advertiser  should  remember  that 
advertising  doesn't  create  value,  it  merely  tells 
of  it.  The  value  has  to  be  in  the  article  itself. 
I  say  be  sensible,  because  the  majority  of  people 
who  read  are  endowed  with  common  sense.  I 
say  be  persistent,  because  you  have  to  keep 
everlastingly  at  it.  People  soon  forget,  and  un- 
less we  keep  persistently  at  advertising,  we  had 
better  not  begin  at  all. — Hugh  Chalmers. 


DISCONTINUE  INSURANCE  TAGS 

It  is  announced  that  after  July  1  the  use  of 
insurance  tags  on  insured  parcel  post  pack- 
ages will  be  discontinued.  Senders  will  receive 
receipts  but  will  no  longer  be  required  to  fill 
cut  and  attach  tags  to  the  parcels. 


HOLIDAY  BOXES 

SELL  MORE  RECORDS 


Last  year's  figures  show  an 
enormous  business  in  records 
as  holiday  gifts. 

These  attractive  boxes  are 
issued  with  full  permission 
from  the  Victor  Talking  Ma- 
chine Co.  to  reproduce  their 
trade-mark. 

Exclusive  designs  will  soon  be 
ready  for  both 

COLUMBIA  and  EDISON 

W e  have  agents  throughout  this 
country  and  Canada  whose  names 
will    be    furnished    on  request 

Augur,  Swyers  &  Machold 

461  8th  Avenue  New  York 
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American  patriotism  in  a  nutshell!  The  August 
Columbia  Record  List— with  its  ten  patriotic  popular 
hits;  its  lour  patriotic  medleys,  two  vocal  and  two 
instrumental;  two  patriotic  dramatic  readings;  three 
patriotic  dances— to  say  nothing  oi  all  the  other  good 
things— will  stir  up  patriotism  and  business  alike. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

Wcolvvorth  Building,  New  York 


WINDOW  DISPLAY  AND  PATRIOTISM 

How  the  Will  A.  Watkin  Co.  Utilizes  Its 
Columbia  Line  to  Advantage — D.  B.  Cole- 
man's Very  Effective  Work  in  This  Field 


Dallas,  Tex.,  July  3. — A  window  display  that 
was  particularly  effective  in  its  simplicity  was 
featured  recently  by  the 
Will  A.  Watkin  Co.  The 
display  was  of  patriotic 
nature,  and  was  devoted 
particularly  to  the  vari- 
ous patriotic  records  in 
the  Columbia  catalog-. 
These  records  were 
placed  on  special  cards 
and  set  about  the  win- 
dow in  prominent  posi- 
tions. The  center  piece 
consisted  of  a  large  por- 
trait of  George  Wash- 
ington to  which  was  at- 
tached a  sign  which 
read:  "If  Washington 
Was  Not  a  Musician,  He  D.  B.  Coleman 
Could  Be  To-day."  In  the  center  of  the  back- 
ground was  a  large  United  States  shield,  and 
smaller  shields  adorned  the  corners.  Several 
of  the  most  popular  models  of  Grafonolas  were 


The  Watkin  Co.  carries  on  a  most  energetic 
campaign  in  the  interest  of  the  Columbia  line, 
and  the  results  in  the  matter  of  increased  sales 
have  been  thoroughly  satisfactory.  The  com- 
pany features  a  "Red  Star"  label  which  is  at- 
tached to  every  record  sent  out  as  a  guarantee 
that  the  record  has  not  been  played  except  for 
a  single  test  to  insure  its  protection,  since  it 
was  received  from  the  factory.  The  idea  has 
worked  out  excellently. 


"T.  0.  P.  TIPS'MVIAKES  ITS  BOW 

Is  New  House  Organ  of  Texas-Oklahoma  Pho- 
nograph Co.,  Edison  Jobbers  in  Dallas,  Tex. 
— Is  Full  of  Interesting  and  Timely  Material 


Will  A.  Watkin  Co.'s  Patriotic  Window 

placed  in  suitable  positions.  The  window  was 
arranged  by  D.  B.  Coleman,  official  window 
decorator  for  the  Watkin  Co.,  and  whose  dis- 
plays on  numerous  occasions  have  been  highly 
commended. 


"T.  O.  P.  Tips"  is  the  title  of  a  new  house 
organ  in  the  Edison  interests  published  by  the 
Texas-Oklahoma  Phonograph  Co.,  Edison  job- 
bers of  Dallas,  Tex.,  and  which  made  its 
initial  bow  last  month.  A.  H.  Curry,  president 
of  the  company,  is  the  editor. 

The  paper  contains  much  matter  of  interest, 
including  a  timely  letter  to  the  "Men  on  the 
Firing  Line"  from  William  Maxwell,  vice-presi- 
dent of  Thomas  A.  Edison,  Inc.,  which  was  made 
the  leading  article.  Mr.  Maxwell  appealed  to 
the  sensible  business  men  not  to  heed  the  hys- 
teria of  a  few  weeks  ago: 

"Great  Britain  tried  to  live  up  to  the  slogan 
'Business    as  Usual,' 
wrote    Mr.  Maxwell. 
"She  wasn't  quite  able 
to  do  it,  but  we  can. 
We  are  a  very  differ- 
e  n  t    country  from 
Great  Britain.  Amer- 
ica can  even  improve 
on  'Business  as  Usual,' 
and   with    us   it  will 
shortly   be  'Business 
Better  Than  Usual.'  " 
In  another  part  Mr. 
Maxwell  in  character- 
istic form  lashed  the 
unthinking  for  losing 
their    heads    at  this 
time    and  shouting 
false  economy,  at  the  same  time  trying  to  live 
up  to  their  ideas.     "A  lot  of  worthy  gentlemen 
got  lame  backs  digging  up  their  lawns  to  plant 
potatoes,"  said  Mr.  Maxwell.     ."The  exercise 
was  good  for  them,  and  they  thought  they  were 


ROTTEN  STONE 

Equal  to  any  ever  imported.    We  are  the  only  miners  and  manufacturers  in  America 

m^j  GRADE.  Made  especially  for  and  essential  in  the  making  of  talking  machine  records- 
Used  in  the  formulas  of  the  leading  record  manufacturers.    The  finest  texture  filler  made. 

BG  GRADE.  For  polishing  and  finishing,  especially  wood.  A  mild  abrasive;  very  soft,  fine 
and  smooth.    No  coarse  particles.    Use  it  on  your  cabinets. 

Send  for  samples  and  prices 

KEYSTONE  MINERALS  COMPANY 

NEW  YORK,  N.  Y. 
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setting  a  good  example,  but  I  doubt  if  they  were. 
The  German  spies  and  plotters  can't  do  half  as 
much  damage  as  the  hair  brained,  hysterical, 
save-at-the-spigot-and  -  waste  -  at  -  the  -  bunghole 
amateur  economists  would  accomplish  if  they 
were  let  alone,  but  happily  they  have  been  pretty 
well  squelched." 

T.  O.  P.  contains  twelve  pages  six  inches  by 
nine  inches.     It  is  illustrated. 


THE  SITUATION  IN  GRAND  RAPIDS 


People  Adjust  Themselves  to  War  Conditions 
and  Trade  Picks  Up — Victor  Record  Artist 
Makes  a  Call  on  the  Friedrich  Music  House 


Grand  Rapids,  Mich.,  July  7. — The  Friedrich 
Music  House,  of  this  city,  makes  a  most  en- 
couraging   report    regarding    present  business 


Dennis  Schrier,  Left;  Pietro  Deiro,  Right 

conditions.  Trade  is  declared  to  be  picking  up 
again  after  people  have  adjusted  themselves  to 
the  war  scare,  and  all  indications  point  to  a 
most  satisfatcory  talking  machine  business  in 
this  territory  in  the  fall.  The  company  is  pay- 
ing particular  attention  to  the  artistic  side  of 
the  business  and  is  keeping  in  close  touch  with 
the  various  artists  that  pass  through  or  give 
concerts  in  this  city. 

The  accompanying  photograph  shows  Pietro 
Deiro,  the  well-known  Victor  artist,  standing  by 
a  Victrola  in  the  salesroom  of  the  Friedrich 
house,  and  apparently  in  a  very  pleasant  frame 
of  mind.  To  the  left  of  the  machine  stands 
Dennis  Schrier,  a  salesman  in  the  department. 


BUILDING  UP  A  GOOD  BUSINESS 


The  Manly  B.  Ramos  Co.,  which  recently 
opened  a  store  at  106  North  Seventh  street, 
Richmond,  Va.,  is  doing  a  very  nice  business 
in  the  phonograph  field.  In  a  recent  letter  Mr. 
Ramos  remarked  that  he  will  be  glad  to  hear 
from  manufacturers  of  table  machines  running- 
from  $15  upward;  also  record  manufacturers. 
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DOEHLER 

DIE-CASTINGS 


A  few  of  the  various 
Talking  Machine 
parts  "Doehler"  die- 
cast. 


have  attained  their  supremacy  by  the  unvarying 
excellence  of  their  quality  and  the  unfailing 
reliability  of  the  service  behind  them. 

Of  the  many  instruments  produced  today, 
from  the  most  elaborate  cabinet  machine  to  the 
more  popular  priced  "Talker"  the  greater  num- 
ber, by  far,  are  equipped  with  "Doehler"  die-cast 
tone  arm,  sound  box  or  both. 

The  acknowledged  prestige  of  the  Doehler  organization  guarantees  a  product  correct 
to  the  minutest  detail. 

The  enormous  output  of  our  three  large  plants  permits  of  advantages  to  the  users  of 
die-castings  as  regards  prices  and  deliveries  not  otherwise  possible. 

That  these  facts  are  generally  recognized  is  evidenced  by  the  prominence  and  con- 
sistency of  the  extensive  users  of  Doehler  Die  Castings. 


BROOKLYN.  N.Y. 

NEWARK. N.J.       TOLEDO.  OHIO. 


HOW  BEST  TO  GIVE  EFFICIENT  SERVICE  TO  CUSTOMERS 

Talking  Machine  Dealers  Tell  The  World  the  Advantages  and  Reasonable  Cost  of  Using  a  Light 
Motor  Car  in  a  Small  City — Figures  on  Cost  of  Operation — Interesting  Deductions 


The  talking  machine  dealer  is  interested  in  the' 
question  of  delivery  first  from  the  standpoint  of 
economy  and  second  from  the  standpoint  of 
efficient  service  to  his  customers.  Naturally  it 
is  desirable  to  secure  a  means  of  delivering  both 
machines  and  records  which  involves  a  mini- 
mum expenditure.  It  is  equally  desirable  that 
the  customer  has  no  complaint  whatever  to  offer 
regarding  the  delivery  service.  Because  of  this 
dual  purpose  in  delivery  methods,  years  of 
study  have  been  devoted  to  the  question  by  ex- 
perts in  many  fields.    It  is  interesting  to  note, 


B.  H.  Roth's  Delivery  Service 

for  instance,  that  the  motor  truck  is  gradually 
replacing  a  large  part  of  the  express  company 
service  between  such  large  commercial  houses 
as  John  Wanamaker's,  Stern  Bros.,  etc.,  and 
their  customers  located  in  the  suburbs  of  New 
York  City  which  are  frequently  twenty  miles  or 
more  distant. 

But  the  question  of  delivery  by  motor  car 
is  by  no  means  of  interest  only  to  the  merchan- 
diser in  the  large  city.  It  is  a  subject  truly 
worth  the  consideration  of  the  small  town  mer- 
chant and  because  of  this  fact  The  World  has 
gathered  together  a  few  facts  based  upon  the 
experience  of  talking  machine  dealers,  which  in 
a  fair  way  portray  the  cost  and  advantages  of 
using  a  light  motor  car  in  the  small  city. 


The  capital  investment  for  a  small  car  with  the 
body  complete  approximates  $500.  Such  a  car 
should  be  capable  of  running  twenty-two  miles 
on  a  gallon  of  gaso- 
line and  in  the  course 
of  a  year  such  a  car 
should  need  one  set 
of  tires  and  tubes — 
four  making  up.  a  set 
in  each  case.  Accord- 
ing to  the  books  of 
B.  H.  Roth,  Victor 
dealer  in  West  New  Roemmele  Bros.  Car 
York,  N.  J.,  the  total  expenditure  for  gasoline 
and  oil  in  a  year  is  $75,  and  Mr.  Roth,  accord- 
ing to  his  own  words,  keeps  his  car  running 
hotfoot  all  the  time.  Fifteen  miles  a  day  is  a 
fair  average  for  delivery  car  service. 

The  advantages  from  this  sort  of  motor  de- 
livery are  several.  In  the  first  place  the  car  run- 
ning around  the  various  streets  of  the  city 
serves  as  an  excellent  advertisement  as  it  catches 
the  eyes  of  many  and  at  the  same  time  is  in- 
dicative of  a  progressive  house.  In  the  second 
place  it  saves  a  great  deal  of  time  in  trying 
to  get  an  expressman  to  make  deliveries,  as 
experience  has  frequently  shown  much  time  and 
delay  is  apt  to  ensue  in  securing  "prompt"  de- 
. liveries  through  local  expressmen.  In  the  third 
place  it  creates  a  greater  confidence  in  the  cus- 
tomers when  they  are  told  that  the  machine  will 
be  delivered  by  the  house.  The  buying  public 
is  apprehensive  lest  the  handsome  case  work 
and  the  mechanism  of  the  motor,  etc.,  be  dam- 
aged when  the  instrument  is  moved  about  by 
men  not  familiar  with  talking  machines.  In  the 
fourth  place  a  light  car  proves  of  almost  ines- 
timable value  in  the  matter  of  making  collec- 
tions, as  experience  has  demonstrated  by  using 
a  small  car  nearly  ten  time  the  distance  can  be 
covered  and  can  be  covered  more  quickly  than 


any  other  way.  In  the  fifth  place  the  modern 
buying  public  lean  with  favor  towards  the  houses 
which  give  service — in  fact,  service  these  days 
has  come  to  be  a  real  heavy  factor  in  business 
competition. 


PLAN  ATTACK  ON  TRADE  EVILS 


Irwin  Kurtz,  Attorney,  Appointed  Chairman  of 
Grievance  Committee  of  the  Talking  Machine 
Men,  Inc.,  and  States  That  a  Strenuous  Cam- 
paign Will  Be  Inaugurated  at  Once 


Irwin  Kurtz,  of  the  firm  of  Kurtz  &  Ruby, 
attorneys,  has  been  appointed  chairman  of  the 
grievance  committee  of  the  Talking  Machine 
Men,  Inc.,  The  purpose  of  the  committee  is  to 
start  an  attack  upon  evils  that  have  crept  up 
in  the  retail  talking  machine  business  in  New 
York  and  vicinity  and  to  make  a  strenuous  at- 
tempt to  eradicate  these  evils.  In  an  announce- 
ment regarding  his  appointment  Mr.  Kurtz  says: 

"We  want  to  eliminate  if  possible  cut-rating, 
dishonest  advertising,  deceiving  window  dis- 
plays and  other  evils  which  you  as  a  dealer  are 
informed  of.  The  principal  evil,  of  course,  is 
cut-rating. 

"Remember  that  a  cut-rater  anywhere  hurts 
you.  If  you  know  of  any  dealer  who  is  not 
living  up  to  his  contract,  forward  this  infor- 
mation to  me  either  by  letter  to  my  office,  135 
Broadway,  or  else  phone  me  at  Cortland  2108, 
and  the  matter  will  receive  immediate  attention 
and  will  be  considered  confidential.  If  anyone 
comes  to  your  store  and  offers  to  sell  you  rec- 
ords at  a  greatly  reduced  rate  or  offers  to  buy 
records  from  you  for  cash,  get  all  the  informa- 
tion you  can  from  these  parties  and  pass  this 
along  to  me.  The  only  way  that  anything  can 
be  accomplished  is  by  united  action.  Get 
busy." 


"Men  do  not  succeed  by  chance,"  says  Stephen 
Girard.  "Chance  may  put  you  into  a  positio'n 
of  power,  but  if  you  do  not  possess  capacity  you 
will  never  hold  the  place." 
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Columbia 

The  Columbia  Graph 

The  First  M 


ERE  is  the  solution  of  one  of  youife 
from  the  10th  to  the  20th — the  ten 

This  Mid-Month  List  will  be  a  business- 
getter.  You  know  how  Specials  always 
sell — and  if  you  push  these  records,  put 
yourself  behind  them  and  back  them  up 
by  your  own  advertising,  in  addition  to 
the  ads  we  will  run  ourselves,  you'll  cash 
in  on  them  — BIG !  — and  not  once,  but 
TWICE! 

Remember — this  Mid-Month  List  will  b 
when  you  need  them  most — piling  on  proti 
Columbia  dealer  today!  j 

Here  are  the  eight  his 


10-in.  |  Second  Regiment  Connecticut  National  Guard  March,  10-in.  (Ain't  You  Coming  Back  to  Dixieland?.  .George  O'Connor 

A2291  <                                                                   Prince's  Band  A2293  < 

75c.      [Manisot  March  Prmce's  Band  75c'  (lf  Y°U  Had  A"  the  W°rM  and  ItS  G°ld'  "  '  Jim  D°herty 

10-in     (Mele  Hula-Fox-trot   Jockers  Brothers  fSons  °f  America George  O'Connor 

A_Y9^  T.  ...  A2294  <  Three  Cheers  for  the  Army  and  Navy, 

/be.     (.It  Wasnt  My  Fault— One-step  Jockers  Brothers  75c.  [                          Edgar  Stoddard  and  Broadway  Quartette 


Columbia  Graph 

Woolworth  Biill 
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^ST  Again! 

hone  Co.  Announces 

-Month  List 


problems — how  to  get  more  business 
llest  record  days  of  the  month! 

On  August  10th,  we  will  place  on  sale 
eight  records — each  a  big  special — each  a  big 
SELLER.  We  shall  advertise  these  records 

).\  extensively,  send  you  a  special  hanger  and 
^  I  include  them  in  the  coming  September 
&/  supplement,  so  that  they  will  sell  all  over 
$pV  again  when  the  September  record  list 
v  comes  out. 

regular  feature,  bringing  in  customers  just 
hat  will  make  you  still  gladder  to  be  a 

the  Mid-Month  List: 

A2295    (Constantinople   Anna  Wheaton  10-in.     flndiana — One-step   Original  Dixieland  Jass  Band 

75c.      (Help!  Help!  I'm  Sinking  Anna  Wheaton  A-???7   )  Darktown  Strutters'  Ball— Fox-trot, 

(_  Original  Dixieland  Jass  Band 

10-in.     (  Tillie  Titwillow  from  "Robinson  Crusoe,  Jr.". .  .Al  Jolson  (Cold  Turkey— One-step  Rector's  Novelty  Orchestra 

A2296    -j                                                                                                               A2298  ■< 
75c.      (  Lily  of  the  Valley  Collins  and  Harlan  75c.      (12th  Street  Rag— Fox-trot  Rector's  Novelty  Orchestra 

\ione  Company 

,  New  York 
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REPAIRS 

TALKING  MACHINE  TROUBLES  AND 
HOW  TO  REMEDY  THEM 


Conducted  by  Andrew  H.  Dodin 


[This  department  of  The  Talking  Machine  World  is  de- 
signed for  the  service  of  all  classes  of  our  readers,  including 
those  who  make,  and  those  who  sell,  talking  machines. 

Andrew  H.  Dodin,  who  conducts  this  department,  has  a 
wide  and  enviable  reputation  as  a  repairer  of  talking  ma- 
chines and  conducts  an  exclusive  talking  machine  repair 
shop  at  176  Sixth  avenue,  New  York.  Tell  him  your  trou- 
bles through  The  World  and  he  will  help  you  if  possible. 
The  service  is  free. — Editor.] 

QUESTION  OF  TONE  PRODUCTION 

Hoboken,  Pa.,  June  27,  1917. 
Talking  Machine  World,  New  York. 

Gentlemen:  Please  inform  me  through  your 
Information  Columns  in  the  Talking  Machine 
World  as  to  the  differences  brought  about  by 
changing  the  size  of  the  reproducer,  tone  arm 
and- amplifier  of  a  phonograph — what  differences 
would  be  caused  if  any  one  of  these  were  varied, 


or  all  three.  Take,  for  instance,  the  usual  sized 
machine  supplied  at  $50;  if  I  should  have  the 
dimensions  of  the  amplifier  increased  two  or 
three  inches,  would  any  change  be  noticeable 
in  the  intensity,  volume  or  quality  of  sounds 
reproduced?  Would  this  be  noticeable  to  a 
great  degree?  I  have  made  a  wager  on  these 
points,  so  I  would  like  to  know  definitely  just 
how  this  would  affect  the  sound. 

What  difference  is  there  between  the  usual 
$50  machine  and  the  $75  cabinet  machine?  Does 
the  $75  machine  give  forth  music  that  is  better 
in  quality,  or  does  it  give  forth  a  sound  of 
greater  volume,  or  the  cabinet  affect  the  sound 
in  any  way?  Is  the  additional  cost  of  $25 
simply  to  pay  for  the  cabinet  and  the  extra 
finishing? 

•Wm.  E.  Donley. 
The  Sum  Total  of  the  Talking  Machine 

Your  letter  covers  such  a  broad  scope — in  fact 
I  would  call  it  the  sum  total  of  the  talking  ma- 
chine— that  it  would  be  impossible  to  answer 
every  phrase  of  it  in  one  article.  However,  I 
am  going  to  use  your  letter  as  the  subject  of 


An 

Enlargement 
of  the 

Pathe 
Sapphire 
Ball 

•nd  Path  6 
Reconi  Grooves 


There's  Big  Profit 
Awaiting  You  in  These 
Foreign  Records 


The  foreigners  in  your  neighborhood  are  eager  to 
get  hold  of  records  that  will  sing  them  the  songs  of 
their  native  lands. 

The  Pathe  Library  of  European  and  American 
Double  Records  contains  more  music  that  will  touch 
the  hearts  of  your  foreign  prospects  than  any  other 
collection  of  records.  Because  most  Pathe  foreign 
discs  are  recorded  in  Europe  by  singers  who  have 
lived  the  music  they  sing. 

Pathe  Freres  are  going  to  feature  their  Polish, 
French,  Spanish,  German,  Italian,  Hungarian  and 
Hebrew  records  in  national  advertising.  There's 
going  to  be  a  mighty  active  response. 

We  Want  to  Get  You  Ready 

Our  service  department  will  advise  you  as  to  the 
selections  best  fitted  for  your  town.  There's  never  any 
delay  on  our  part  in  filling  orders.  Our  stocks  are 
always  full  and  new.  Talking  machine  dealers  in 
Indiana  and  Kentucky  will  find  our  shipments  extra- 
ordinarily prompt. 

Write  us  to-day  for  more  details  about  our  ever- 
ready  service  on  Pathe  Freres  Records.  We  have  a 
special  proposition  for  dealers  who  are  not  yet  handling 
the  Pathe  line. 


PATHE  PHONOGRAPH  CO.,  Inc. 

10  East  Washington  Street,  INDIANAPOLIS 

Distributors 
PATHEPHONES— PATHE  EUROPEAN  AND 
AMERICAN  DOUBLE-DISC  RECORDS 


my  article  and  try  to  answer  as  many  points 
qf  the  question  as  possible. 

To  take  first  the  horn  or  amplifier,  it  is  a 
very  easily  ascertained  fact  that  a  difference  in 
size  of  the  amplifier  (using  the  same  sound  box 
and  tone  arm)  will  give  a  different  tone.  The 
degree  of  change  in  volume  will  depend  on  the 
difference  in  length  and  also  the  difference  in 
circumference  of  the  mouth  of  the  amplifiers 
used.  The  difference  in  quality  of  tone  will  de- 
pend on  the  materials  used"  in  the  construction 
of  the  amplifiers  and  the  method  of  suspension 
employed  in  arranging  them  in  their  respective 
cabinets. 

To  take  next  the  sound  box — there  is  a  great 
difference  in  tone  both  in  volume  and  quality 
in  any  two  sound  boxes  of  different  manufacture 
which  you  may  choose  to-  make  your  tests.  The 
tone  of  a  sound  box  depends  first  on  the  ma- 
terial used  for  the  diaphragm.  Almos't  every 
known  substance  has  been  tried  but  mica  seems 
to  be  the  final  acceptance  of  all  experimenters. 

When  mica  is  used  it  must  be  of  the  best 
quality  to  get  the  finest  possible  result,  and  it 
must  be  an  exact  thickness,  which  is  determined 
by  its  diameter,  and  increases  with  the  diameter. 
The  size  of  a  diaphragm  is  limited,  for  as  you  in- 
crease the  diameter  you  must  also  increase  the 
length  of  the  needle  bar  and  when  the  dis- 
tance from  the  fulcrum  point  to  the  mica  center 
is  changed  you  must  also  change  in  propor- 
tion the  distance  from  the  fulcrum  point  to  the 
needle  point.  With  any  change  of  length  of 
the  needle  bar  must  also  be  considered  the 
necessary  change  in  the  .tension  applied  to  the 
bar  at  its  point  of  contact  with  the  sound  box 
proper.  Other  points  which  must  be  considered 
are  the  space  between  the  diaphragm  and  the 
back  of  the  sound  box  and  the  diameter  of  the 
connection  with  the  tone  arm,  which  vary  in 
different  sound  boxes. 

The  size  of  the  tone  arm  should  be  figured 
to  conform  to  the  size  of  the  amplifier  and  is 
in  fact  only  a  connecting  link  between  the 
sound  box  and  amplifier  or  in  other  words  the 
diameter  of  the  amplifier  at  its  point  of  con- 
nection with  the  tone  arm  should  be  the  same 
as  that  of  the  tone  arm  at  that  point,  the  am- 
plifier forming  in  effect  a  continuation  of  the 
tone  arm. 

As  a  direct  answer  to  your  question  in  para- 
graph one  of  your  letter  would  say  that  the  ad- 
dition of  two  or  three  inches  to  the  amplifier 
would  make  such  a  slight  difference  in  tone  as 
to  be  hardly  perceptible  to  the  average  ear. 

Answering  paragraph  two,  will  state  that  the 
standard  companies  figure  the  number  of  cubic 
inches  in  the  tone  chamber  (that  is,  from  the 
sound  box  to  mouth  of  amplifier)  and  the  $75 
models  contain  relatively  so  many  more  cubic 
inches  of  tone  space  than  the  $50  models,  as  to 
be  worth  the  difference  in  price,  for  actual  dif- 
ference in  tone  quality  but  not  necessarily  in 
volume. 


M  NEWS  HAPPENINGS  IN  DAYTON,  0. 

BB  Dayton,  O.,  July  8. — E.  M.  Betz,  sales  man- 

BB  ager  of  the  Thomas  Mfg.  Co.,  phonograph  parts 

^=  division,  is  back  in  the  harness  again  after  a 

■  ten  days'  period  of  rest  at  French  Lick  Springs. 

BB  He  reports  business  fine  and  the  outlook  great 

for  fall  and  winter  business.    "Business  is  bound 

BB  to  be  better  than  ever,"  said  Mr.  Betz.    "The  un- 

1=  usual  amount  of  money  being  spent  on  war 

orders  is  making  the  factory  districts  book  and 

pH  good  crops  and  high  prices  for  the  farmers  will 

^=  make  money  doubly  plentiful." 

■J  Wm.  C.  Neef,  of  Tampa,  Fla.,  is  the  latest 

Bjj  addition   to   the   Thomas   Mfg.    Co.'s   staff  of 

BB  representatives.    Mr.  Neef  is  a  globe  trotter,  has 

MB  been  all  over  Europe  and  South  America.  He 

pB  is    a    very    enthusiastic    advocate    of  Thomas 

BB  motors  and  parts. 

BB  L.    Baxter,    formerly   superintendent   of  the 

BB  Sun  Mfg.  Co.,  manufacturers  of  cash  registers, 

BB  is  now  in  charge  of  the  Thomas  Mfg.  Co.'s 

1=  phonograph  motor  plant  in  this  city. 

Genial  Joe  Freund,  of  the  New  York  staff  of 

pB  the  Thomas  Mfg.  Co.,  has  been  in  the  Western 

a5  field  for  the  past  month. 
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What  Are  You  Doing  to  Make  Your  Store 
Equipment  Better  the  Coming  Fall  ■■■■  byh  j  eihs 


With  a  great  many  business  men  this  summer 
will  be  one  of  planning  for  larger  accomplish- 
ments during  the  fall  and  winter.  Of  course 
it  will  be  a  patriotic  summer  in  a  musical  way, 
for  the  war  has  made  music  a  necessity.  There 
is  no  other  factor  so  productive  of  results  in 
a  patriotic  way  as  music,  particularly  through 
the  medium  of  the  talking  machine. 

The  question  now  is,  what  are  you  going  to 
do  this  summer,  Mr.  Dealer,  to  make  business 
better  than  usual?  Were  we  to  plan  a  cam- 
paign of  activity  to  offset  any  dulness  that  may 
exist  it  might  be  divided  into  three  sections  as 
follows:  I.  How  to  improve  summer  business. 
2.  General  store-cleaning.  3.  Anticipating  fall 
business. 

How  to  Improve  Summer  Business 

Feature  as  strongly  as  possible  the  small  size 
machines  and  the  patriotic,  light  opera,  popular 
songs  and  dance  records.  Right  now  is  the 
time  to  make  an  attractive  window  display,  pa- 
triotic when  possible,  calling  attention  of  pass- 
ers-by to  the  advantages  offered  by  the  smaller 
styles  as  regards  quality,  price,  portability  and 
easy  terms. 

Many  owners  of  large  instruments  will  wel- 
come the  suggestion  that  they  take  a  small  ma- 
chine with  them  to  the  country,  rather  than 
risk  carting  the  big  machine  to  and  fro. 

Some  of  the  prospects  that  you  have  been 
working  on  and  which  are  not  likely  to  be  con- 
summated as  sales  until  next  fall  can  be  closed 
at  once  by  offering  to  sell  them  a  small  style 
of  talking  machine  for  summer  use,  with  the 
promise  of  redeeming  it  at  full  value  in  the 
fall  when  they  are  ready  to  get  the  big  machine. 
It  might  also  be  well  to  offer  to  rent  a  number 
of  small  machines  at  moderate  charge,  to  en- 
courage the  sale  of  records  during  the  summer. 

This  summer  there  will  be  a  golden  harvest 
for  those  dealers  who  will  plug  hard  for  the 
suburban,  country  and  seashore  trade.  House- 
to-house  canvassing,  with  a  sample  machine  and 
records  for  demonstration,  will  bring  results. 
The  small  machines  from  $15  to  $50,  together 
with  popular  dance  records,  will  surely  be  great- 
ly in  demand. 

Of  course,  it  is  to  be  hoped  that  the  manufac- 
turers will  be  on  the  job  and  see  to  it  that  the 
supply  shall  be  plentiful. 

General  Store-Cleaning 

Begin  by  taking  inventory,  if  you  have  not 
already  done  so  recently.    The  benefits  are  two- 


fold. If  the  returns  show  favorably,  you  can- 
not help  but  feel  optimistic  in  spite  of  the  lull 
in  business — which  is  a  good  way  to  feel  in 
the  summertime.  If  the  stock  taking  figures 
poorly,  it  will  act  as  a  warning  that  something 
is  wrong  somewhere. 

Next  you  will  tackle  the  instalment  and  the 
charge  accounts — those  which  have  been  over- 
looked or  neglected.  You  should  make  these 
accounts  mark  time  and  keep  in  step.  Then 
you  will  get  after  the  surplus  stock.  In  the 
summertime  you  are  able  to  devote  a  little 
extra  time  and  effort  in  trying  to  work  off 
surplus. 

Some  dealers  will  discover,  through  their  in- 
ventory, that  they  have  scattered  about  the 
store  a  lot  of  miscellaneous  machines  which 
were  taken  in  exchange  during  the  past  few 
months.  With  a  little  attention,  these  nonde- 
script, more  or  less  junky  outfits  can  be  put  in 
salable  condition — missing  parts  replaced,  mo- 
tors overhauled,  etc.  Every  time  you  sell  one 
of  these  outfits  it  feels  like  finding  money,  or 
at  least  like  doing  business  on  a  100  per  cent, 
margin. 

Do  you  regularly  run  your  fingers  through 
your  record  stock  just  to  see  if  any  records 
are  misplaced?  If  not,  try  it!  You  will  find  it 
worth  your  while. 

Overhaul  your  mailing  list.  Cut  out  those 
names  which  you  know  to  be  valueless.  There 
are  several  ways  of  testing  the  value  of  names 
on  your  list.  Have  made  a  little  rubber 
stamp,  which  will  imprint  on  every  envelope 
the  words,  "If  undeliverable,  sender  will  for- 
ward postage  for  return,"  or  words  to  that  ef- 
fect. Or,  by  using  two-cent  stamps  occasion- 
ally, instead  of  one-cent  stamps,  the  post-office 
will  return  all  mail  that  is  undeliverable  for  any 
reason. 

A  still  better  way  is  to  send  out  double  post- 
cards asking  your  customers  to  use  the  reply 
■card  to  let  you  know  whether  they  are  inter- 
ested in  receiving  the  monthly  supplements. 
You  will  then  be  in  a  position  to  strike  off  the 
list  the  names  of  those  who  did  not  feel  it 
worth  while  to  respond. 

Every  retail  store  will  supply  quite  a  lot  of 
just  such  work,  and  summer  is  the  best  time 
to  do  it. 

Anticipating  Fall  Business 

There  are  still  a  goodly  number  of  stores  that 
are  not  tuned  ready  for  playing.  There  is  room 


for  inexpensive,  but  much-needed  improvement 
in  the  way  of  attractive  decoration  and  arrange- 
ment. The  installation  of  soundproof  rooms  is 
a  good  summer  resolution.  This  work  should 
be  done  now.  Don't  be  like  the  fellow  that 
Uncle  Josh  tells  us  about — the  chap  whose 
house  had  a  leaky  roof.  When  it  rained  he 
couldn't  fix  it,  and  when  it  wasn't  raining  it 
didn't  need  fixing.  It  is  no  excuse  to  say  that 
when  you  are  busy  alteration  or  building  is  im- 
possible, and  when  you  are  not  busy  you  do 
not  feel  like  spending  the  money.  Remember 
the  past  and  prepare  for  the  future. 

The  outside  appearance  of  the  store  should 
receive  some  thought,  also.  A  good  impression 
is  the  first  requisite  to  a  sale.  Outside  signs 
that  catch  the  eye  from  a  distance  of  100  or 
200  feet  are  equivalent-to  a  saving  in  rent.  They 
give  you  the  prominence  to  be  had  only  by  a 
store  near  the  corner,  and  we  all  know  that  rent 
is  highest  at  the  corner. 

The  final  act  of  preparedness  in  anticipation 
of  fall  business  is  to  get  your  machine  and  rec- 
ord stock  in  perfect  trim — as  perfect  as  condi- 
tions will  allow  at  least,  and  be  sure  you  place 
your  orders  early.  You  are  now  ready  for  the 
real  rush.  It  will  come,  and  you  will  get  your 
share  because  you  have  done  everything  to  de- 
serve it. 


"TALKER"  AT  SOLDIER'S  FUNERAL 

Records  of  Sacred  Music  Played  at  Services 
Over  Private  Nicolai,  U.  S.  M.  C. 


A  talking  machine  played  a  prominent  part 
recently  in  the  funeral  services  of  Edward  C. 
Nicolai,  a  private  in  the  United  States  Ma- 
rine Corps,  who  died  in  the  Navy  Hospital  in 
Philadelphia  from  spinal  menigitis.  Mr. 
Nicolai,  whose  home  was  with  his  family  in  the 
Bronx  Borough,  New  York,  was  buried  with 
military  honors,  and  the  music  for  the  serv- 
ices at  the  house  was  played  on  the  talking  ma- 
chine, of  which  the  deceased  was  very  fond. 
Charles  Buchner,  manager  of  the  Victrola  de- 
partment of  Piser  &  Co.,  Third  avenue  and 
150th  street,  operated  the  machine  and  playing 
the  following  records:  Chopin's  Funeral  March, 
by  Pryor's  Band;  "Crossing  the  Bar,"  sung  by 
Evan  Williams;  "Nearer,  My  God  to  Thee," 
sung  by  John  McCormack,  and  "America"  and 
the"Star  Spangled  Banner,"  played  by  the  band. 


PRE-EMINENT— 

SANGER  SERVICE 

With  a  Stock  of  Over  300,000  Records,  Dealers 
Are   Assured    Prompt   and  Efficient  Service 

Our  Slogan — "We  Ship  the  Same  Day" — Try  Us 
SANGER  BROTHERS 

mBmukf  victor  distributers  mmtMSm 

W  DALLAS,     TEXAS  ^'HHIF 
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The  Trade  In  Boston  And  New  England 

JOHN  H.  WILSON,  MANAGER,  324  WASHINGTON  STREET,  BOSTON,  MASS.  - 


Boston,  Mass.,  July  3.— All  the  local  trade  did 
their  duty  in  the  purchase  of  Liberty  Bonds, 
and  they  similarly  have  shown  a  spirit  of  patriot- 
ism in  their  support  of  the  Red  Cross  cause. 
Scarcely  an  establishment  where  there  was  a 
man  or  even  a  boy  who  was  not  eager  to  own 
one  or  as  many  bonds  as  they  felt  they  could 
afford,  and  buttons  were  conspicuous  in  every 
place  of  business  one  entered.  There  is  a  feel- 
ing in  the  trade  that  conscription  will  play  a 
part  in  lessening  the  supply  of  goods  and  ma- 
terials generally.  One  often  hears  about  a 
shortage  due  to  one  thing  or  another,  but  here 
is  a  new  condition  that  may  face  the  trade,  one 
that  may  play  a  serious  part  in  cutting  off  the 
supply  at  the  factories.  In  some  concerns  there 
are  more  men  of  the  draft  age  than  in  other 
places,  and  it  is  currently  said  that  several  fac- 
tories are  making  arrangements  to  meet  this 
shortage  of  help.  Meantime  business  in  this 
city  and  suburbs  has  been  good,  one  hears  little 
complaint.  Just  now  the  small,  inexpensive 
machine  is  having  a  great  call,  most  of  these  be- 
ing shipped  to  summer  homes. 

Columbia  Co.'s  Jolly  Party 

The  Columbia  Graphophone  Co.'s  large  staff 
had  a  jolly  party  at  their  new  headquarters  in 
Federal'  street  a  few  nights  ago,  and  all  from 
Manager  Fred  E.  Mann  down  participated  in 
what  proved  to  be  a  pleasant  evening.  Mr. 
Mann  gave  all  the  men  and  women  a  cordial 
welcome  by  way  of  starting  the  ball  a  rolling, 
and  he  was  followed  by  Assistant  Manager 
William  S.  Parks,  who  gave  a  talk  on  organ- 
ization and  the  value  of  the  co-ordinated  idea  in 
business.  Joseph  Cincotta,  who  plays  the  man- 
dolin well,  brought  his  instrument  and  con- 
tributed solos,  Alex  Vasso  gave  some  tenor 
solos,  and  William  McAulip  also  sang.  There 
was  a  competitive  musical  number  between  a 
quartet  made  up  of  men  from  the  dictaphone 
department  and  another  four  from  the  whole- 
sale Grafonola  department,  and  honors  proved 
to  be  about  evenly  divided.  Dancing  was  en- 
joyed by  all  the  company  and  the  music  was 
furnished  by  a  Columbia  machine  supplemented 
by  drum  and  bass  contributed  by  R.  H.  Lus- 
comb.  Refreshments  were  served  by  the  ladies 
and  so  pleasant  a  time  did  the  employes  have 
that  it  is  hoped  that  such  an  evening  will  be 
repeated  at  an  early  date. 

Visiting  Old  Friends 

Harry  Beach,  assistant  traveling  sales  man- 


ager for  the  Victor  Co.,  has  been  in  town  for 
several  weeks,  renewing  old  friends  and  making 
many  new  ones  in  the  trade.  Mr.  Beach  was 
last  here  about  Christmas  time.  He  is  always  a 
welcome  visitor. 

Many  of  the  Campers  Will  Be  Missed 

"  'Tis  Ours"  isn't  likely  to  be  occupied  very 
much  this  season,  and  the  popular  camp  here- 
tofore conducted  by  the  boys  of  the  Eastern 
Talking  Machine  Co.  on  the  shores  of  Maine 
will  miss  its  former  jollity  and  activity.  This 
is  because  so  many  of  its  habitues  are  serving 
their  country.  Billy  Fitzgerald,  the  Eastern's 
wholesale  manager,  however,  hopes  to  open  up 
the  place  for  a  while. 

Will  Attend  the  Convention 

Quite  a  bunch  of  Edison  dealers  will  go  to 
the  New  York  convention  from  Boston  and 
vicinity.  From  the  Pardee-Ellenberger  Co.'s 
Oliver  street  quarters  there  will  be  Vice-Presi- 
dent Frederick  H.  Silliman,  and  L.  H.  Ripley, 
Guy  R.  Coner,  F.  S.  Boyd  and  T.  E.  Dean. 
Others  will  be  Frank  H.  Thomas,  of  the  F.  H. 
Thomas  Co.,  Francis  T.  White  and  Harry  W. 
Crooker,  of  the  C.  C.  Harvey  Co.,  Arthur  W. 
Chamberlain,  of  the  Iver  Johnson  Co.,  Mason 
P.  Currier,  Jr.,  and  Ralph  W.  Longfellow,  of 
Chickering  &  Sons,  George  Lincoln  Parker,  Mr. 
Fisher,  of  the  R.  N.  Reed.  Co.,  of  Taunton,  J.  A. 
Clem  and  Ira  Askins,  of  the  J.  A.  Foster  Co., 
of  Providence,  R.  I.,  W.  D.  Wilmot,  of  Fall 
River,  and  K.  M.  Cahoon,  of  Waltham.  A  large 
proportion  of  these  are  planning  to  go  from 
Boston  in  a  body. 

Visiting  the  Canadian  Trade 

Oscar  W.  Ray,  New  England  manager  for  the 
Emerson  Phonograph  Co.,  went  to  Canada  the 
latter  part  of  June  to  remain  away  about  ten 
•days  arranging  details  for  new  territory  for  the 
company.  As  a  result  of  the  new  order  C.  C. 
Westervelt,  who  has  been  confining  his  attention 
to  the  northern  Maine  territory,  will  now  in- 
clude the  Quebec,  New  Brunswick'  and  Nova 
Scotia  territories  and  will  make  his  headquar- 
ters in  Montreal.  Mr.  Westervelt  has  been 
extremely  successful  in  handling  the  Emerson 
line,  and  under  the  new  conditions  this  company 
should  be  on  the  eve  of  a  boom  throughout  the 
provinces. 

Geo.  W.  Hopkins  a  Visitor 

George  W.  Hopkins,  the  new  general  sales 
manager  of  the  Columbia  Graphophone  Co.,  was 
in  Boston  toward  the  end  of  June,  coming  here 


to  consult  with  Manager  Fred  E.  Mann  and  the 
sales  force.  There  was  a  lengthy  session  at  the 
Federal  street  quarters  of  the  company  and  con- 
siderable detail  looking  to  the  ways  and  means 
of  legitimately  pushing  business  were  thor- 
oughly gone  over.  This  was  the  first  time  that 
those  of  the  wholesale  department  had  a  chance 
of  meeting  Mr.  Hopkins,  but  as  his  reputation 
as  an  alert  business  man  had  preceded  him  they 
knew  what  to  expect  and  they  were  not  disap- 
pointed. Mr.  Hopkins,  as  is  now  pretty  well 
known,  was  formerly  vice-president  and  sales 
manager  of  the  Loose-Wiles  Biscuit  Co. 
Developing  Trade  in  Victor  Summer  Outfits 
Herbert  L.  Royer,  at  63  Summer  street,  is 
finding  a  good  business  in  Victor  outfits,  and 
on  a  card  which  he  is  sending  out  to  his  patrons 
he  advises  them  not  to  take  their  large  Vic- 
trolas  to  the  country,  adding,  "What's  the  use 
when  a  Victrola  IV  or  a  Victrola  VI  will  answer 
every  purpose?"  Mr.  Royer  was  over  in  New 
York  a  while  ago  in  conference  with  some  of 
the  leaders  in  the  trade.  Mr.  Royer  also  hopes 
to  be  able  to  get  to  Canada  as  he  has  been  do- 
ing for  several  summers.  Usually  he  has  gone 
with  Mrs.  Royer,  whose  family  are  hotel  pro- 
prietors in  the  Province,  in  their  family  auto- 
mobile. 

Using  Fans  to  Advertise  Business 

Manager  Chester  J.  Sylvester,  of  the  Colum- 
bia and  Victor  departments  of  the  C.  E.  Osgood 
Co.,  says  he  has  little  fault  to  find  with  trade 
conditions,  that  everything  has  been  coming 
along  satisfactorily,  and  there  has  been  a  good 
demand  for  low-priced  instruments  such  as  are 
especially  useful  for  summer  homes  and  camps. 
Mr.  Sylvester  has  contracted  for  a  large  supply 
of  fans  for  advertising  the  Victor  and  Columbia 
goods  which  will  be  found  especially  serviceable 
during  the  hot  weather.  An  automobile  trip 
into  some  of  the  neighboring  western  States  is 
one  of  the  things  that  Mr.  Sylvester  hopes  to 
take  before  the  summer  is  over. 

Important  Steinert  Alterations 

Plans  are  about  completed  for  radical  changes 
in  the  Victor  department  of  the  M.  Steinert  & 
Sons  Co.'s  Boylston  street  establishment.  The 
department  now  on  an  upper  floor  will  be 
brought  down  to  the  first  story  and  will  be 
made  unusually  handsome,  comfortable  and 
complete  in  all  its  appointments.  Actual  work 
on  these  changes  already  has  been  started.  Rob- 
ert Steinert,  son  of  the  head  of  the  house,  has 
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Victor  Distributors 

Many  talking  machine  owners  are  forming  their 
record  buying  habits  now.  Be  sure  they  find  what 
they  want  when  they  come  to  your  store.  Keep 
your  VICTOR  record  stocks  complete. 

We  can  help  you  for  we  have 

The  Largest  and  Most 

Complete  Stock  of 
Records  in  New  England 


Write,  or  Telephone  Beach  1330 

M.  STEINERT  &  SONS  CO.,  35  Arch  St.,  BOSTON 


just  been  on  a  trip  among  the  New  England 
Steinert  agencies,  in  several  of  which  he  recom- 
mended minor  improvements  all  looking  to  bet- 
ter facilitating  business.  The  Steinert  Co.  has 
lately  been  having  an  attractive  window  of  the 
June  bride  type.  It  represents  a  handsome  in- 
terior with  bride  and  bridegroom  and  a  Vic- 
trola  occupies  a  prominent  place  in  the  arrange- 
ment of  the  room. 

Arthur  H.  Cushman,  sales  manager  for  the 
Emerson  Phonograph  Co.,  was  in  town  the  lat- 
ter part- of  June.  He  came  here  to  confer  with 
New  England  Manager  Ray,  of  the  company. 


Eastern  Men  Heard  From  in  England 

Jerry  Spillane  and  Ed.  Welch,  both  popular 
salesmen  with  the  Eastern  Talking  Machine 
Co.,  have  been  heard  from  at  Blackpool,  Eng- 
land. They  are  two  of  the  group  which  lately 
left  the  Eastern  to  engage  in  war  service,  and 
they  went  abroad  with  one  of  the  hospital  units. 
When  they  wrote  they  were  expecting  to  go 
over  to  France  shortly. 

Now  It's  Captain  Martin,  U.  S.  E. 

Eugene  Martin,  of  the  dictaphone  repair  serv- 
ice department  of  the  Columbia  Graphophone 
Co.,  and  who  formerly  was  with  the  factory  or- 


ganization, is  to  go  to  the  front  on  the  staff 
of  Captain  Aitken  in  the  Fourth  Reserve  Engi- 
neers. Martin  enjoys  the  happy  distinction  of 
being  the  champion  bugler  of  the  State  of  Con- 
necticut. He  will  go  into  camp  right  away  at 
Rockingham  Park,  over  the  line  in  New  Hamp- 
shire. 

To  Become  Expert  Engineer 

Horace  Silliman,  son  of  Frederick  H.  Silli- 
man,  vice-president  of  the  Pardee-Ellenberger 
Co.,  Inc.,  a  third  year  student  at  Harvard,  is 
spending  the  summer  at  the  Remington  Arms 
Works  at  Bridgeport,  Conn.  He  hopes  to 
qualify  as  an  expert  engineer. 

Whitney  Succeeds  Holmes 

E.  B.  Holmes,  manager  of  the  Victor  and 
Columbia  departments  of  the  Jordan,  Marsh  Co. 
for  several  years,  has  resigned  his  position,  and 
has  been  succeeded  by  Henry  Whitney,  who  be- 
fore associating  himself  with  this  department 
under  Mr.  Holmes,  was  connected  with  another 
part  of  the  Jordan,  Marsh  concern. 

Spent  Vacation  in  Tra'.ning  Camp 

Arthur  Collins,  foreman  of  the  service  repair 
department  of  the  Columbia  Co.,  has  returned 
from  his  vacation  spent  at  Plymouth  on  Massa- 
chusetts Bay.  Mr.  Collins  is  attached  to  the 
Naval  Reserve,  and  most  of  his  time  was  spent 
at  the  training  camp  at  Plymouth. 

Elected  Member  of  Chamber  of  Commerce 

R.  S.  Hibshman,  head  of  the  Vocalion  Co.,  at 
190  Boylston  stret,  has  just  been  elected  a  mem- 
ber of  the  Boston  Chamber  of  Commerce. 
To  Join  the  American  Ambulance 

William  S.  Townsend,  for  four  years  one  of 
the  wholesale  salesmen  in  the  graphophone  de- 
partment of  the  Columbia  Co.,  will  sail  shortly 
for  the  other  side  where  he  will  attach  himself 
to  the  ambulance  corps  in  France. 

Rejoins  the  Hume  Co.  Forces 

Warren  A.  Batchelder,  who  left  the  Victor  de- 
partment of  the  A.  M.  Hume  Co.  in  Boylston 
street  a  few  months  ago  to  identify  himself  with 
the  automobile  industry,  has  returned  to  his 
first  love,  and  is  again  welcoming  his  friends  as 
manager  of  the  Hume  Co.'s  Victor  department. 
Spent  Week  at  Victor  Factory 

Billy  Fitzgerald,  manager  of  the  wholesale 
department  of  the  Eastern  Talking  Machine  Co., 
spent  a  week  at  the  Camden  factory  of  the  Vic- 
tor Co.  a  while  ago.  "Fitzy"  got  a  pleasant  wel- 
come from  his  old  Victor  friends  as  he  always 
does  wherever  he  goes. 

Now  With  the  Boston  Columbia  Forces 

C.  E.  Sheppard,  who  was  mentioned  in  last 
month's  issue  of  The  World  as  leaving  the  Penn- 
sylvania Talking  Machine  Co.,  of  Philadelphia, 
to  associate  himself  with  the  Columbia's  whole- 
(Continued  on  page  22) 


Illlllllllllllllllllllllllllllllllllllllllim 


BAGSHAW  NEEDLES 

SATISFY  EVERY  NEED 
FOR  NEEDLES 

iiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiii 


W.  H.  BAGSHAW  CO.,  Lowell,  Mass. 


illlllllllllllllllllllllllllllllllllllll!llllllllllllllllll|||||||||||!lll!IIU 


22 


THE    TALKING    MACHINE  WORLD 


THE  TRADE  IN  BOSTON  AND  NEW  ENGLAND-  (Continued  from  page  21 )       SEEK  TALKING  MACHINE  RECORDS 


sale  store  in  Boston,  is  already  on  the  scene,  and 
has  been  assigned  to  northern  Vermont  terri- 
tory, where  he  is  already  accomplishing  some 
excellent  results. 

E.  H.  Lansing  Taking  a  Short  Vacation 

E.  H.  Lansing,  who  makes  such  a  practical 
cover  of  khaki  for  talking  machines,  is  taking 
a  vacation  at  Fort  Popham,  Me.,  where  he  has 
a  pretty  summer  home.  Business  at  Mr.  Lans- 
ing's establishment  at  611  Washington  street 
keeps  up  pretty  well  for  the  time  of  year.  His 
khaki  moving  cover  is  used  by  nearly  all  of 
the  leading  phonograph  houses,  not  only  in  the 
city,  but  throughout  the  country. 

Enthusiasm  Bursts  Out  in  Verse 

One  of  the  fundamentals  of  successful  sales- 
manship, according  to  the  testimony  of  experts, 
is  having  full  belief  in  and  enthusiasm  regard- 
ing the  product  one  is  selling.  If  this  belief  is 
correct  then  Miss  .Nettie  E.  Hoffman,  cashier 
for  the  Conclave  Phonograph  Co.,  this  city, 
should  make  an  excellent  saleswoman,  for  she 
has  written  some  verses  bearing  on  the  merits 
of  the  Victor  talking  machine  that  emphasizes 
her  versatility. 

Stanley  B.  Bowman  Withdraws 

Stanley  B.  Bowman,  one  of  the  staff  of  the 
Grafonola  Co.,  of  New  England,  has  withdrawn 
from  that  organization  after  long  and  valuable 
service.  At  present  his  plans  are  rather  in- 
definite. 

With  Dictaphone  Department 

W.  H.  Wagner,  lately  with  a  Boston  motors 
concern,  and  Thomas  L.  Murchison,  are  two  of 
the  new  salesmen  in  the  dictaphone  department 
of  the  Columbia  Co. 

C.  A.  Hewitt  Resigns 

C.  A.  Hewitt  has  resigned  the  management 
of  the  Columbia  and  Victor  departments  of  the 
A.  McArthur  Co.,  in  Washington  street. 


A  PROGRESSIVE  BOSTON  MANAGER 

Is  Oscar  W.  Ray,  in  Charge  of  the  New  England 
Territory  of  the  Emerson  Phonograph  Co. 
With  Headquarters  in  Boston 


Women  Want  Them  for  the  Woman's  Suffrage 
Restaurant  at  Plattsburg 


Boston,  Mass.,  July  8.— Oscar  W.  Ray,  the 
New  England  manager  of  the  Emerson  Phono- 
graph Co.,  is  a  graduate  of  Norwich  University, 
Vermont,  class  of  '12,  and  has  had  a  careful 
training  as  a  specialist.     For  a  time  he  was 


The  New  York  State  Woman  Suffrage  Party 
is  asking  for  operatic  phonograph  records  for 
use  in  the  suffrage  restaurant  at  Plattsburg.  At 
the  restaurant  an  excellent  meal  is  served  for 
a  nominal  sum  and  music  by  the  phonograph 
is  thrown  in.  Most  of  the  records  are  of  the 
popular  kind,  but  the  women  have  found  that 
many  of  the  men  want  more  classical  music.  A 
rookie  expressed  this  desire  the  other  day  in 
a  rhyme  which  he  penciled  on  a  paper  napkin 
at  the  table  and  which  is  most  significant: 

A  turkey  trot 

Is  really  not 
The  thing  that  we  are  after. 

Our  brows  are  high, 

We  chortle  "fie" 
At  brainless  song  and  laughter. 

"Poor  Butterfly" 

Invokes  our  sigh, 
And  only  makes  us  blue;  so 

Give  us  that  Queen, 

Fair  Geraldine, 
And  Schumann  and  Caruso. 

The  women  immediately  set  out  to  get  the 
desired  records,  and  donors  may  send  their 
contributions  to  the  New  York  State  Woman 
Suffrage  Party,  303  Fifth  avenue,  or  to  Mrs.  A. 
O.  Pell,  Plattsburg,  N.  Y. 


Encourage  the  man  who  is  doing  things  and 
you  will  give  him  strength  to  do  greater  things. 
— Charles  J.  Schwab. 


Oscar  W.  Ray 

sales  engineer  for  Tucker  &  Vinton,  concrete 
engineers,  and  then  created  the  Ray  Placeable 
Vault  Light  Construction,  a  system  that  is  in 
wide  use  through  the  country.  Mr.  Ray  asso- 
ciated himself  with  the  Emerson  Phonograph 
Co.  December  1,  1916,  and  shortly  thereafter 
came  over  to  Boston.  He  is  a  member  of  the 
Theta  Chi  Fraternity,  and  is  a  man  of  wide 
vision,  with  a  fund  of  ideas  and  full  of 'the  cre- 
ative impulse  which  spells  success  to-day  in 
any  great  concern.  His  Boston  offices  are  in 
the  Dexter  Building,  453  Washington  street. 


CHRISTMAS  BOX  WRAPS  READY 

Augur,  Swyers  &  Machold,  producers  of  box 
wraps,  are  recently  in  receipt  of  letters  from  the 
Columbia,  Edison  and  Victor  companies  giving 
them  permission -to  reproduce  their  respective 
trade-marks  on  the  distinctive  Christmas  box 
wraps  that  they  are  preparing  for  the  holiday 
business. 


Walter  F.  Evans,  Ltd.,  Victor  department,  is 
now  located  in  its  new  store,  657  Granville 
street,  Vancouver,  B.  C. 


Never  despise  outside  suggestions  even  when 
they  appear  ridiculous  and  impractical.  You 
may  obtain  hints  of  real  value. 


The  Time  For  Action  Has  Come 


The  man  who  wants  to  share  in  the 

Big  Pathephone 
Prosperity 


Model  25  Pathephone 


should  secure  an  agency  at  once 


Write  or  call  and  interview  us 


A.  VICTOR  &  CO. 

Distributors 

Main  and  Genesee  Streets  BUFFALO,  N.  Y. 
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/feTHICK  BRASS 
INTERMEDIATE  GEAR 

BALL  BEARING 


BALL 
BEARING 


^THICK  PLATE  AND  SLEEVE 


ONE  PIECE  SOLID  DIE  CASTING 
RUNS  ABSOLUTELY  TRUE 


EXTENSION 
3  V  LONG  FOR 
25"  CABINET 


EXTENSION 
IV LONG  FOR 
2I"CABINET 


ROUND  STOCK 
1   3  'LONG  HANDLE  FOR 
18"  CABINET 


No.  3 — Playing  3-12"  Lateral  Cut  Records  or  2-}  2  Edison  Records 


All  of  our  motors  are  equipped  with  the 

following 

hardware  parts: 

1—12"  Stamped  (Green  Felt)  Turntable 

4 

—1-1/4"  Motor  Board  Screws 

1— Screw-On  Winding  Handle— 9/16"  Stock 

8 

—5/8"  Rubber  Washers 

1— Nickel  Plated  Regulator 

4 

-5/8"  Steel  Washers 

1 — Inside  Turntable  Stop 

2 

— Blued  Wood  Screws  for  Stop 

1  —  Handle  Escutcheon 

4 

— N.  P.  Wood  Screws  for  Escutcheon  and  Regulator 

Cable  Address  "Elmotor"  Chicago. 

Codes— 

-Western  Union  or  Lieber's,  5th  Edition 

CHAS.  H.  ELTING  &  COMPANY 

1516  South  Wabash  Avenue  CHICAGO 
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Of  course  she  is  an  exclusive  Columbia  artist— Anna 
Wheaton,  a  vaudeville  and  musical  comedy  star. 
Her  two  selections  are  the  hit  of  the  Columbia  August 
Record  List.  The  entire  mid-summer  list  is  "popular" 
by  which  we  mean  "  sellers." 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

WoolwoFth  Building,  New  York 


TALKING:MACHINE  MEN,  INC.,  APPOINT  MANY  COMMITTEES 


At  Recent  Monthly  Meeting  to  Have  Charge  of 
Bill  to  Amend  Penal  Code— To  Hold 


Its  Various  Affairs,  During  the  Year — Discuss 
Outing  in  August  at  Bear  Mountain 


The  Talking  Machine  Men,  Inc.,  the  organiza- 
t'on  of  talking  machine  dealers  of  New  York, 
New  Jersey  and  Connecticut,  held  their  regular 
monthly  meeting  Wednesday,  June  20,  in  the 
concert  hall  of  Landay's  Temple  of  Music,  23 
West  Forty-second  street,  New  York,  and  it 
was  one  of  the  best  attended  sessions  of  the 
year. 

Several  matters  of  importance  to  the  retail- 
ers were  discussed,  among  them  being  ways 
and  means  for  recovering  lost  and  stolen  ma- 
chines, collections  by  legal  process,  war  tax  on 
talking  machines,  and  plans  for  organizing  a 
dealers'  clearing  house  and  exchange.  In  car- 
rying out  the  latter  suggestion,  Irwin  Kurtz 
volunteered  to  obtain  from  dealers  information 
mi  surplus  stock  on  hand  which  they  would  like 


Domestic  Transfers 

OF 

Guaranteed  Quality 

We  own  and  operate  the  largest, 
most  complete  and  best  equip- 
ped Decalcomanie  factory  in 
the  United  States. 

OUR  ART   DEPARTMENT  CREATES 

ORIGINAL  DESIGNS 
Write  us  lor  samples  and  prices 

PALM,  FECHTELER  &  CO. 

67  Filth  Avenue.  New  YorK 


UKULELES 

"Hanalei  Royal  Hawaiian" 

and 


Kumalae  Gold  Medal" 


Strictly  hand  made  of  thoroughly  seasoned  native  Hawaiian  Koa, 
superior  to  any  other  wood  in  tone  quality. 

Exclusive  agencies  granted  for  Hanalei  Ukuleles — write  for  terms. 
Illustrated  circulars  and  wholesale  price  list  on  request. 

SHERMAN,  CLAY  &  CO. 

Sole  Distributers 
163  Kearny  Street  San  Francisco 


"NICHOLSON" 

New  Catalog  Showing  New  Styles 

RECORD  CABINETS 

strictly  high-grade  construction  at  prices 

BELOW  COMPETITION 

Write  for  a  copy  of  the  catalog  and  our 
special  free  advertising  help  for  dealers. 

K.  NICHOLSON  FURNITURE  C0.,cv^y' ! 

Sectional  Bookcases  and  Record  Cabinets 


to  dispose  of  and  forward  the  information  to 
other  members  of  the  association  who  might 
make  use  of  the  stock,  on  an  exchange  basis. 
The  new  exchange,  if  successful,  should  prove 
one  of  the  most  important  features  of  the  as- 
sociation work. 

The  secretary  was  instructed  to  have  printed 
a  pamphlet  containing  the  aims  of  the  organ- 
ization and  other  information. 

There  was  much  discussion  regarding  the 
question  of  retaining  an  official  attorney  for  the 
association  to  handle  actions  of  replevin  and 
similar  matters.  President  Coughlin  suggested 
that  the  members  adopt  the  practice  of  dealers 
in  other  lines  who  sell  on  instalments,  who 
bunch  their  cases  and  place  them  in  the  hands 
of  one  attorney,  bringing  all  the  actions  to 
trial  in  the  same  day.  This  system  serves  to 
make  the  attorney's  fee  and  the  court  charge 
against  each  case  very  small.  The  question 
will  come  up  for  discussion  at  the  next  meeting. 

An  interesting  feature  .of  the  meeting  was  a 
discission  of  a  proposed  bill  to  amend  the  Penal 
Code  of  New  York  State  relating  to  defacing 
'dentificatio.n  marks  on  pianos,  player-pianos, 
and  talking  machines.  The  draft  of  the  bill, 
which  will  be  passed  upon  by  prominent  attor- 
neys before  being  presented,  is  as  follows: 

"A  person  who  knowingly  buys,  sells,  re- 
ceives, disposes  of,  conceals,  or  knowingly  has 
in  his  possession,  any  piano,  player-piano,  talk- 
ing machine,  phonograph,  or  graphophone, 
from  which  the  manufacturer's  number  or  any 
other  distinguishing  number,  er  identification 
mark  has  been  removed,  defaced,  altered  or  de- 
stroyed, for  the  purpose  of  concealment,  or  mis- 
representing the  identity  of  said  piano,  player- 
piano,  talking  machine,  phonograph  or  grapho- 
phone, shall  be  guilty  of  a  misdemeanor." 

Just  before  adjourning,  arrangements  for  the 
annual  outing  were  discussed,  and  it  was  de- 
cided that  this  year's  affair  as  usual  should 
be  held  during  the  month  of  August.  The  en- 
tertainment committee,  headed  by  Sol  Lazarus, 
have  the  matter  in  charge,  and  announcement 
of  the  time  and  place  will  be  made  shortly.  It 
is  most  probable  this  year  the  organization  will 


choose  Bear  Mountain  for  the  day's  entertain- 
ment. 

The  executive  committee  made  a  report  in 
which  were  included  the  names  of  the  members 
of  the  various  committees  that  will  have  charge 
of  the  association  affairs  during  the  year. 

The  following  is  the  name  of  the  chairman  and 
members  of  each  committee: 

Grievance  Committee — Irwin  Kurtz,  chair- 
man, 135  Broadway,  New  York;  Theo.  Arison, 
52  West  116th  street,  New  York;  Fred  Mi- 
chaelis,  269  Jackson  avenue,  Jersey  City;  Will- 
iam Berdy,  1198  Fulton  street,  Brooklyn. 

Membership  Committee — Max  Landay,  chair- 
man; Lambert  Friedl,  of  Columbia  Grapho- 
phone Co.;  Roy  Keith,  of  N.  Y.  Talking  Ma- 
chine Co.;  E.  G.  Evans,  of  C.  Bruno  &  Son;  G. 
Thau  and  A.  J.  Wilkens,  of  Blackman  Talk- 
ing Machine  Co.;  Lipman  Kaiser,  of  S.  B. 
Davega  Co.;  Tom  Green,  of  Silas  E.  Pearsall 
Co.;  Al  Edelstein,  of  G.  T.  Williams  Co.;  C. 
Ridell,  of  Emanuel  Blout;  Otto  Goldsmith,  of 
American  Talking  Machine  Co.;  B.  R.  Forster, 
of  I.  Davega.  Jr.,  Inc. 

Legal  Committee — Lipman  Kaiser,  chairman; 
Irwin  Kurtz,  Johan  Schick. 

Auditing  Committee — M.  W.  Gibbons,  chair- 
man; B.  Guy  Warner,  J.  B.  Cohen,  of  Pease 
Piano  Co.,  Brooklyn,  N.  Y.;  Johan  Schick. 

Entertainment  Committee — Sol  Lazarus,  chair- 
man; A-  Galuchie,  John  E.  Hunt,  Saul  Birns, 
C.  Ridell,  H.  Singer,  of  Singer  Bros.;  M.  Go- 
ransky. 

Advertising  Committee — Max  Landay,  chair- 
man; I.  Zion,  Saul  Birns,  Sol  Lazarus,  Lambert 
Friedl. 

Resolutions  Committee — Henry  Mielke,  chair- 
man; Chas.  E.  Gorham,  A.  H.  Mayers,  Mr. 
Bradbury,  of  the  Cortina  Co.;  F.  P.  Oliver,  of 
Blackman  Talking  Machine  Co.;  R.  Montalvo, 
New  Brunswick,  N.  J. 


MAZ0PH0NE  CO.  INCORPORATED 


A  certificate  of  incorporation  has  been  issued 
to  the  Mazophone  Mfg.  Co.,  of  Delaware,  for 
the  purpose  of  manufacturing  music  boxes  and 
talking  machines.  The  capitalization  is  $500,000, 
the  incorporators  being  Virgil  B.  Mays,  E. 
Griffith-Williams,  Edgar  H.  Mclntire,  J.  D. 
Keatings,  James  E.  Harvey,  Richard  E.  Parton 
and  R.  R.  Hartman,  the  latter  being  of  Chicago. 


Talking  Machine  Supplies 
and  Repair  Parts 

SPECIALTIES: — SPRINGS,  SOUND  BOX  PARTS, 
NEEDLES 


THE  RENE  MANUFACTURING  CO 


HILLSDALE,  NEW  JERSEY 
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O  TALKING  MACHINE 
DEALERS  EVERYWHERE: 

We  make  the  announcement 
that  we  are  ready  to  supply  you 
with  characteristic  foreign  records 
in  the  following  languages : 


FRENCH 

SPANISH 

POLISH 

ITALIAN 

GERMAN 

HEBREW 

RUSSIAN 

AUSTRO- 
HUNGARIAN 


An  Enlargement 
of  the 


THE 
PATHE 
GUARANTEE 

\JU  E  guarantee  every  Pathe  Record  to 
play  with  the  Pathe  Sapphire  Ball  at 
least  one  thousand  times,  without  impair- 
ment to  the  unexcelled  beauty  of  tone. 

Pathe  Freres  Phonograph  Co. 


Picturesque,  haunting  folk  song's.  Li 
labies  sung  by  faraway  mothers  under  fc 
eign  skies.  Lilting  melodies  of  the  c 
world — not  merely  the  music,  mind  yc 
but  the  atmosphere  that  belongs  wi 
every  song  or  instrumental  selection. 

These  are  not  just  records  sung  in  fc 
eign  languages.  They  are  records  th 
have  been  actually  made  in  their  nati 
land.  That  is  why  they  have  the  indefi 
able  atmosphere  which  the  purchar 
immediately  recognizes  and  cherishes. 

How  do  we  make  such  records? 

By  maintaining  in  every  leading  con 
try  in  the  world,  a  special  Pathe  laboi 
tory,  where  we  are  constantly  making  n< 
recordings  and  adding  to  our  already  t 
tensive  library.  Thus  the  dealer  can  c< 
stantly  get  new  records  to  hold  and  rem 
the  interest  of  this  class  of  trade. 

The  big  foreign-born  population  of  t? 
United  States  is  hungering — yes,  actua  ' 
Imngering — for  its  own  native  music.  T' 
dealer  who  lets  this  public  know  that  : 
can  supply  every  foreigner  with  his  on 
music — sung  and  played  just  as  it  is  sw', 


pathe  frere:; 

10  Grand  Avenu, 
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oreign  Record  Service 


played  back  home  in  the  old  country — 
:overs  a  rich,  fertile,  profitable  line  of 
iness. 

Ne  will  supply  bulletins  and  special 
tited  matter  in  colors  of  records  in  all 
languages  here  noted,  and  will  add  to 
list  with  new  records  monthly.  New 
guages  will  also  be  added  regularly. 

IE  PATHEPHONE'S  FEA- 
TURES ALSO  SELL 
STRONG 

fhe  majority  of  foreigners  are  people 
he  strictest  thrift  and  economy.  Train- 
of  centuries  has  made  them  so.  They 
1  appreciate  more  than  anybody  else  the 
nomy  features  of  the  Pathephone. 
sy  will  appreciate  the 

PAT  HE  SAPPHIRE  BALL 

ich,  more  than  any  other  phonograph 
ture  ever  invented,  means  dollars  and 
ts  saved.  Unlike  metal  needles,  the 
:he  Sapphire  Ball  cannot  possibly  grind, 
or  dig  into  records.    It  means 


LONG   LIFE  TO  THE 
RECORD 

Where  the  ordinary  record  shows  wear 
after  fifty  or  sixty  performances,  Pathe 
Records  last  for  a  thousand  performances. 
See  the  Pathe  "Thousand-Time"  guar- 
antee printed  below. 

NO  NEEDLES  TO  CHANGE 

The  Pathe  Sapphire  Ball  is  permanent. 
This  feature  saves  endless  annoyance  and 
anxiety.  It  prevents  the  ruin  of  records 
by  worn  out  needles.  And  it  means  a  con- 
siderable saving  on  a  year's  supply  of 
needles. 


high 


At  this  time  when  national  feeling  runs 
you  will  be  unusually  well-repaid, 
by  taking  advantage  of  this  unique  feature 
— one  of  the  many  which  Pathe  Freres 
offer  their  dealers. 


Write  for  Our  Special  Proposition 

Just  drop  a  card  to  us  that  you'd  like  more  information 
about  the  Pathe  Foreign  Record  Service,  and  you  shall  have 
that  information  as  fast  as  the  mails  can  speed  it  to  you. 


HONOGRAPH  COMPANY 

ooklyn,  N.  Y. 
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PHONOGRAPH  TEACHES  WIRELESS 

Young  Man  to  Whom  W.  D.  Wilmot,  of  Fall 
River,  and  the  Edison  Phonograph  Gave  As- 
sistance in  Learning  Morse  Code,  Joins  Navy 


W.  D.  Wilmot,  Edison  dealer  of  Fall  River, 
Mass.,  who  visited  New  York  recently  for  the 
purpose,  among  other  things,  of  calling  at  the 
Edison  laboratories  at  Orange,  received  while 
here  a  letter  from  a  young  man  in  Fall  River 
who  had  been  taught  wireless  telegraphy  with 
the  assistance  of  the  Edison  phonograph  and 
who  has  just  enlisted. 

"An  odd  thing  about  that  chap  was  his  per- 
sistent study  of  wireless  telegraphy  under  most 
adverse  conditions  and  how  he  finally  had  to 
turn  to  Mr.  Edison's  favorite  invention,  the 
phonograph,  to  assist  him  in  his  studies,"  said 
Mr.  Wilmot. 

"Last  winter  I  was  just  closing  my  shop, 
after  a  rather  busy  day,  when  two  young  men 
entered  the  place.  They  had  a  problem  they 
wanted  me  to  solve. 

"  'Can  we  get  records  of  the  Morse  code  as 
used  in  wireless  telegraphy?'  said  the  younger 
chap. 

"'On  the  phonograph?'  I  asked. 
"  'Yes,'  he  answered. 

"I  thought  for  a  while,"  said  Mr.  Wilmot,  tell- 
ing the  story,  "then  turned  to  one  of  the  earlier 
models  of  the  Edison  phonograph,  and  using  a 
wireless  set,  after  some  experimentation,  we 
succeeded  in  making  excellent  records  of  the 
sounds  made  by  the  electric  impulses  which  in- 
dicate that  proper  flashes  have  been  made  in 
sending  the  message. 

"You  see,  the  young  man  acting  as  tutor 
had  with  him  a  small  working  set  of  keys 
which  gave  a  proper  electric  spark  when  at- 
tached to  the  electric  current  in  my  store.  The 
other  young  man  did  not  know  how  to  study 
the  peculiar  sounds  made  when  the  telegraph 
key  was  being  operated  sending  a  message.  He 
could  only  study  at  night  and  the  young  wire- 
less operator  who  was  going  to  high  school 
could  not  spare  the  time  evenings  to  give  him 
proper  lessons. 

"By  having  a  full  set  of  the  Morse  code  sig- 
nals used  in  wireless  work  to  guide  him  the 
student  soon  made  rapid  progress.  He  be- 
came quite  proficient  as  an  operator.  Now  I 
see  from  the  letter  I  just  received  that  he  is 
joining  the  fighting  forces  of  Uncle  Sam  to 
make  use  of  his  knowledge  of  wireless." 

In  his  early  days  W.  D.  Wilmot  was  a  well 
known  figure  in  the  theatrical  world,  and  was 
famed  as  the  inventor  of  several  unusual  con- 
trivances used  in  dare-devil  acts. 

A.  F.  MEISSELBACH'S  NEW  POST 

A.  F.  Meisselbach,  head  of  A.  F.  Meisselbach 
&  Bro.,  Newark,  N.  J.,  has  been  elected  second 
vice-president  of  the  Otto  Heineman  Phono- 
graph Supply  Co.,  New  York,  and  a  member  of 
the  Board  of  Directors.  The  Meisselbach  plant 
is  now  a  division  of  the  Otto  Heineman  Phono- 
graph Supply  Co.  Mr.  Meisselbach  is  one  of 
the  best  known  members  of  the  talking  machine 
industry  and  is  recognized  as  a  pioneer  motor 
manufacturer.  His  associates  on  the  Heineman 
directorate  are  pleased  to  include  him  as  a  di- 
rector as  he  brings  with  him  years  of  experi- 
ence which  will  be  invaluable. 

STIMULATE  INTEREST  IN  RECRUITING 

A  special  concert  Pathephone  is  being  used 
to  excellent  advantage  to  stimulate  the  interest 
in  recruiting.  This  instrument,  which  is  operated 
by  compressed  air,  has  been  loaned  by  the 
Pathe  Freres  Phonograph  Co.  to  the  Stationery 
Trade  Division  of  the  recruiting  movement,  and 
informal  concerts  are  given  daily  at  the  divi- 
sion's headquarters  on  Liberty  street.  Pathe 
patriotic  records  are  used  at  these  concerts,  and 
the  remarkable  volume  of  tone  the  instrument 
is  capable  of  producing  has  aided  materially  in 
attracting  crowds  of  passersby  to  the  recruiting 
station. 


A  GROUP  OF  "LIVE  WIRES" 

A  Snap  of  Some  of  the  Sales  Staff  of  the  New 
York  Talking  Machine  Co.,  Including  General 
Manager,  Who  Are  Popular  with  the  Trade 


"A  Group  of  Live-Wires"  is  an  apt  caption 
for  the  illustration  shown  herewith,  for  every 
member  of  this  group  is  a  human  dynamo,  and 
always  "on  the  job."  Reading  from  left  to  right 
they  are:  L.  Schoonmaker,  R.  J.  Keith,  M. 
Owens  and  E.  Fontan.  Mr.  Keith  is  general 
manager  of  the  New  York  Talking  Machine 
Co.,  Victor  distributor,  and  the  others  are  mem- 


Left  to  Right:  L.  Schoonmaker,  R.  J.  Keith,  M.  Owens, 
E.  Fontan 

bers  of  his  sales  staff.  They  have  won  the 
friendship  and  esteem  of  the  Victor  fraternity 
through  ability  and  a  spirit  of  helpfulness. 

It  may  be  added  that  one  member  of  the  New 
York  Talking  Machine  Co.'s  sales  force  is 
missing  from  this  picture — J.  J.  Davin.  This 
happened  because  it  is  almost  impossible  to 
take  a  picture  and  still  be  "in  it,"  and  this  is 
the  case  with  this  group,  for  Mr.  Davin  snapped 
the  portrait  with  his  handy  "Brownie."  He 
carries  this  camera  on  all  his  trips,  and  many 
of  the  dealer  pictures  appearing  recently  in  The 
World  reflect  his  photographic  ability. 

Never  get  into  an  argument  with  a  customer 
if  you  can  avoid  it.  Even  if  you  get  the  best 
of  it  and  convince  him,  he  will  be  irritated  and 
you  will  lose  the  sale.  Lead  the  talk  the  way 
you  want  it,  and  suggest  the  selling  points  and 
let  the  buyer  seize  and  develop  them  for  himself. 


STARR  PIANO  CO.  LEASES  FLOOR 

Will  Move  Present  Local  Showroom  for  Pho- 
nograph to  New  Quarters  at  9  East  Thirty- 
seventh  St. — Recording  Laboratory  Planned 


The  Starr  Piano  Co.,  Richmond,  Ind.,  has 
leased  the  top  floor  of  the  building  at  9-11 
East  Thirty-seventh  street,  New  York,  for  a 
term  of  years  and  will  utilize  the  space  for  sales- 
rooms and  recording  laboratories  for  the  pho- 
nograph department  of  the  business. 

The  phonograph  division  of  the  Starr  Piano 
Co.  occupies  quarters  at  56  West  Forty-fifth 
street,  where  it  has  been  located  for  a  year  or 
more.  This  space  has  now  been  vacated, 
and  the  entire  local  establishment  moved  to  the 
new  Thirty-seventh  street  address.  The  com- 
pany will  also  secure  additional  storage  quar- 
ters in  the  near  future  in  a  location  not  yet 
decided  upon. 


PLAN  TO  REGISTER  ALL  REMOVALS 

Ordinance  to  Force  the  Keeping  of  Such  Rec- 
ords Now  Before  Board  of  Aldermen  in  New 
York— Trade  Should  Be  Interested 


An  ordinance  which,  if  put  into  effect,  will 
compel  movers,  expressmen  and  truckmen  gen- 
erally, in  the  City  of  New  York,  to  keep  an 
accurate  record  of  all  removals,  regardless  of 
size  or  quantity  of  goods  moved,  and  file  such 
information,  including  the  name  and  address  of 
the  shipper  and  the  name  and  address  of  the 
receiver  with  the  Bureau  of  Licenses,  comes 
up  for  discussion  before  the  Board  of  Alder- 
men early  during  this  month.  The  ordinance 
is  similar  to  ordinances  now  in  effect  in  other 
cities,  and  is  designed  to  facilitate  the  tracing 
of  stolen  goods  and  missing  persons.  The  Po- 
lice Department  will  have  access  to  the  records 
in  carrying  out  their  work.  The  ordinance 
should  prove  interesting  to  piano  and  particu- 
larly talking  machine  dealers  for  the  facilities 
it  offers  for  tracing  instalment  purchases. 


TONE  ARMS 

and 

SOUND  BOXES 


The  Universal  Type.  Play  All  Makes  of  Disc  Records. 

FOUR  DESIGNS— ONE  FOR  EVERY  GRADE  PHONOGRAPH 

We  make  2  designs  of  sound  boxes  and  4  different  styles  of  Tone  Arms.  We  also 
make  exclusive  designs  to  special  order.  High-grade  motors.  The  tone  quality 
of  our  products  is  unsurpassed.   The  reproduction  is  perfect. 

BUY  DIRECT  FROM  FACTORY — SAVE  MONEY 

You  are  dealing  direct  with  manufacturers  when  you  buy  from  us.  Thomas 
motors  and  parts  are  made  complete  in  our  own  factory.  Every  dollar  you  save 
on  the  working  parts  of  your  machine  adds  to  your  profit  and  permits  you  to  use 
a  finer  grade  of  cabinet.   We  can  show  you  how  you  can  save  money. 

MOTORS  AND  PHONOGRAPH  PARTS  OF  MERIT 

Thomas  motors  and  sound  boxes  are  made  in  Dayton,  Ohio — the  "city  of 
precision" — the  home  of  the  best  workmen  in  the  world.  Our  sound  boxes,  motors 
and  tone  arms  are  the  result  of  long  and  careful  experiment.  They  are  being  used 
by  manufacturers  of  high-class  phonographs  all  over  the  world.    High  Quality — 

LOW  Price,  is  OUr  motto.  prompt  Deliveries. 

Distinctive  Designs  to  Order.    Let  our  Service  Dept.  help  solve  your  phonograph  problems. 


Four  Styles 
Get 
Our 
Prices 
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BECOMES  ASSISTANT  MANAGER 

W.  C.  Pilgrim  Appointed  to  This  Important 
Post  with  the  Otto  Heineman  Phonograph  Co. 


Otto  Heineman,  president  of  the  Otto  Heine- 
man  Phonograph  Supply  Co.,  New  York,  an- 
nounced last  week  the  appointment  of  W.  C. 
Pilgrim   as   assistant   general   manager   of  the 


West  branch  in  Chicago.  Prior  to  joining  the 
Heineman  forces  Mr.  Pilgrim  was  associated 
with  several  leading  English  banks.  He  has 
had  considerable  executive  experience  and  will 
doubtless  prove  invaluable  in  his  new  and  im- 
portant field  of  endeavor. 


ADDITIONS  TO  EDISON  PLANT 

Many  Buildings  Now  in  Course  of  Erection  at 
Phonograph  Laboratories  in  Orange — Fire- 
proof Construction  a  Feature 


MUSIC  IN  THE  NATIONAL  CRISIS 


Some  Very  Timely  Comments  in  This  Connec- 
tion From  the  Pen  of  F.  F.  Dawson,  Manager 
of  the  Columbia  Co.'s  Store  in  Louisville,  Ky. 


W.  C.  Pilgrim 

company  with  headquarters  in  New  York.  Mr. 
Pilgrim  will  work  in  co.njunction  with  A.  Heine- 
man,  who  is  also  assistant  general  manager, 
and  his  appointment  was  made  in  order  to  re- 
lieve Otto  Heineman,  president  of  the  com- 
pany, of  some  of  his  extensive  duties. 

Mr.  Pilgrim  has  been  connected  with  the  com- 
pany for  the  past  two  years,  having  had  experi- 
ence in  both  the  executive  and  factory  divi- 
sions. He  spent  some  time  at  the  Heineman 
factory  at  Elyria,  and  more  recently  was  as- 
sistant sales  manager  of  the  company's  Middle 


Louisville,  Ky.,  July  8. — Under  the  heading 
"Music  in  National  Crisis,"  F.  F.  Dawson,  man- 
ager of  the  local  division  of  the  Columbia 
Graphophone  Co.,  has  written  the  following 
timely  and  interesting  article  that  has  attracted 
favorable  comment  in  musical  and  business  cir- 
cles : 

"If  music  can  vastly  increase  an  army's  fight- 
ing power  and  can  preserve  its  morale  for 
months  and  possibly  years,  no  further  proof  is 
necessary  to  show  that  it  is  an  active  force. 

"It  is  gradually  being  realized  that  music  is 
as  great  a  force  and  is  as  much  needed  at  home 
as  at  the  front.  England  in  her  great  need  for 
money,  to  finance  the  greatest  armament  the 
world  ever  raised,  decided  to  tax  musical  instru- 
ments. The  men  who  are  governing  England 
soon  saw  their  mistake.  The  tax  on  music  was 
repealed. 

"It  is  not  too  strong  a  statement  to  make 
that  music  is  to  be  an  important  influence  in 
determining  the  result  of  the  war.  In  addition 
to  stimulating  the  soldiers  and  preserving  the 
morale  of  the  army,  it  is  to  be  one  of  the  great- 
est forces  at  home. 

"We  need  more  patriotism.  Nothing  will 
arouse  it  like  music.  We  need  greater  unity 
among  our  people.  Nothing  will  weld  people 
together  and  harmonize  their  differences  of 
opinion  more  than  music.  We  need  determina- 
tion, efficiency  and  a  willingness  for  each  one 
to  do  his  part.    Nothing  will  develop  this  like 


Extensive  building  operations  now  under  way 
at  the  Edison  laboratories  in  Orange,  N.  J.,  in- 
volving a  quarter  of  a  million  dollars  at  this 
time,  will  be  partly  completed  by  the  first  of 
February,  1918.  A  number  of  buildings  are  be- 
ing erected  to  increase  the  production  of  phono- 
graphs. Their  completion  will  increase  the 
productivity  of  disc  record  manufacture  more 
than  33  per  cent.  The  largest  buildings  will  be 
the  one  where  molds  are  to  be  made  and  the 
$175,000  boiler  house. 

The  lessons  drawn  from  the  big  fire  in  the  lat- 
ter part  of  1914  pointed  plainly  to  the  present 
method  of  constructing  buildings  as  the  best 
suited  to  prevent  fire  spreading  over  the  entire 
plant.  Undaunted  by  the  tremendous  loss  in- 
volved in  the  conflagration  Thomas  A.  Edison 
the  morning  following  the  big  fire  began  apply- 
ing these  costly  lessons  in  the  construction 
work  that  immediately  followed.  To-day  the 
Edison  laboratories  are  said  to  be  the  nearest 
approach  to  fireproof  that  any  buildings  can  be. 

In  the  new  boiler  house,  plans  of  which  call 
for  5,000  horse  power,  one  addition  will  be  put 
up  at  a  time.  The  present  construction  calls  for 
a  1,200  horse  power  wing.  When  this  is  com- 
pleted, additions  will  follow  until  the  5,000  h.-  p. 
boiler  installation  is  completed. 

A  local  and  city  fire  alarm  system  helps  to 
keep  the  plant  in  immediate  touch  with  the  city 
fire  department.  The  modern  fire  alarm  system, 
which  was  completely  installed  the  first  of  this 
year,  has  worked  very  well.  A  well-drilled  fire- 
fighting  force,  frequent  fire  drills  and  the  most 
modern  methods  of  fire  prevention  are  some  of 
the  things  depended  upon  to  suppress  a  blaze. 

Including  the  new  buildings  under  construc- 
tion, there  are  thirty-five  structures  making  up 
the  phonograph  works  of  Thomas  A.  Edison, 
Inc.,  not  including  the  storage  battery  plant. 


Accuracy  ^^^P^  Guaranteed 

Acme  Die-Castings  in  Aluminum  or 

White  Metal  Alloys  for  Intricate  Phonograph  Parts 

Here  are  a  group  of  Compound  Elbows  and  a  Tone  Arm  that  illustrate  the  skilled  service  rendered  to  the  trade 
by  the  Acme  Die-Casting  Engineers.  The  dies  for  these  different  parts  were  designed  and  constructed  by  the 
Acme  experts  and  the  castings  when  finished  were  not  only  accurate,  uniform  in  thickness,  free  from  holes  and 
pit  marks  and  beautifully  finished,  but  the  sharp  angles  and  constricted  tone-chambers  were  eliminated  in  the 
Acme  product.  The  Acme  Engineers  have  solved  many  intricate  problems  for  manufacturers  of  phonographs, 
which  explains  why  more  Acme  Die-Castings  are  used  than  other  makes  in  Talking  Machines.  Send 

us  a    model   or    blue    print  for  estimate. 


Acme  Die- 

E>ush  Tfermmol 


BOSTON,  176  Federal  Street 
PHILADELPHIA,  Widener  Bldg. 
DETROIT,  965  Woodward  Ave. 
PITTSBURGH,  Empire  Bldg. 


ion 


CHICAGO,  549  Washington  Blvd. 
ST.  LOUIS,  1023  Vandeventer  Ave. 
ROCHESTER,  36  Morningside  Ave. 
NEW  YORK,  120  Broadway 
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SPECIAL 

Proposition 
Now  Ready 

Just  clip  the  coupon  from  this  ad,  sign  and  mail  it 
and  get  our  special  offer  on  the  RE-PLA-STOP. 
This  offer  for  accessory  manufacturers,  wholesale 
dealers,  retail  dealers.  Learn  how  you  can  add  to 
your  profits  without  increasing  your  selling  expense. 
The  opportunity  now  open.    Write  for  particulars. 

RE-PLA=STOP 

For  Any  Talking  Machine  with  Free  Swinging  Tone  Arm 

Automatically  re-plays  any  size  or  make  of  record  from  i  to  5  times  or  continuously  as  desired. 

rf^fUV/f T^TlVTTlVTr^  the  only  perfect  re-play  device  and 
v>v71V1  Jj11>  11>  Vj  the  only  perfect  automatic  stop 

It  always  stops  at  the  end  of  any  desired  number  of  repetitions.  It  always  stops  with  the  needle  suspended  above 
the  starting  groove  of  record.  Record  or  needle  replaced  without  lifting  the  soundbox.  Can't  scratch  record  by 
bumping  tone  arm,  as  the  needle  swings  clear  above  the  record  while  not  playing. 


Retail  Price 


Sold  on 

lODays' 

Trial 


Plays  Any 
Size  or 
Make  of 
Record 


How  It  Operates 

Simply  place  a  record  on  the  talking  machine  in  the  usual  manner 
and  set  the  stop  and  indicator  for  any  number  of  repetitions — from  one 
to  five  or  continuously,  as  you  may  desire.  Do  nothing  about  the 
operation  or  stopping  of  the  machine — because  the  RE-PLA-STOP 
takes  care  of  that. 

When  you  move  the  indicator,  the  record  commences  to  turn,  the 
needle  very  gently  descends  into  the  first  tone  groove  and  the  selection 
is  played.  At  its  conclusion,  the  needle  lifts  from  the  record,  the  tone 
arm  swings  back  to  the  starting  point  and  the  needle  gently  descends 
and  replays  the  record.  This  operation  repeats  itself  automatically  until 
the  record  has  been  played  the  number  of  times  pre-determined,  when 
the  RE-PLA-STOP  stops  the  machine.  The  action  is  perfectly 
automatic. 

A  Business  Builder  for  Wholesale  and  Retail  Dealers 

Will  be  wanted  by  nearly  every  talking  machine  buyer  because  it  ADDS  TO 
THE  MACHINE  THE  FASCINATION  OF  A  PERFECT  RE-PLAY 
ACTION.  This  is  the  next  step  in  making  the  talking  machine  more  useful  and 
desirable.  Show  your  trade  how  to  get  more  pleasure  out  of  the  talking  machine 
and  get  ready  now  for  the  demand. 

The  Re-Pla-Stop  will  help  to  SELL  MORE  RECORDS. 

It  is  a  wonderful  device  for  demonstrating  machines  and  records  and  a  great 
window  display  feature. 

Guaranteed  Perfect  in  Action.  Backed  by  Ample  Capital. 

SEND  THIS  COUPON  »  ~™p"~7~" 

^  Re-Play-Stop  Co.,  ! 

The  Re-Pla-Stop  will  be  ready  August  1st  and  our  campaign  of  advertising  to  Cincinnati,  Ohio.  j, 

the  general  public  in  magazines  of  National  circulation  will  make  it  known  every-  me  . 

where.    Every  dealer  (wholesale  or  retail)  in  the  talking  machine  trade  should  get  Without  obligation  on  ug  send  full  particulars  j 

information  about  our  proposition.  There  is  an  opportunity  for  every  man  in  the  about  your  proposition  on  the  Re-Pla-Stop.  g 

business  to  make  money  on  this.    We  will  prove  that  to  all  who  send  the  coupon.  M  [! 

Sign  and  mail  it  today.  Name  j 

Address    | 

E  "  F  L  ™  S  T  O  P      G  O  1VI  put  X  where  it  will  indicate  your  business. 

Greenwood  Building  Cincinnati,  Ohio  □  Manufacturer.    □  Wholesale.    □  Retail.  (j 


Size 
About  ZYz 
Inches  Square 
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BLISH  COMBATS  FOOD  SHORTAGE 

Phonograph  Man  of  Des  Moines  Successful  in 
Efforts  to  Have  Waste  Land  Adjacent  to 
Railroads  Put  Under  Cultivation 


H.  H.  Blish,  secretary  and  treasurer  of 
Harger  &  Blish,  Des  Moines,  la.,  the  Edison 
jobbers,  recently  paid  a  visit  to  New  York  and 
to  the  Edison  laboratories  in  Orange,  N.  J. 
Mr.  Blish  said  that  when  he  left  Iowa  the  un- 
favorable weather  experienced  earlier  in  the 
season  had  given  way  to  good  growing  weather 
which  was  showing  excellent  results  in  the 
splendid  corn  crops. 

Although  Mr.  Blish  was  disinclined  to  en- 
large upon  the  fact  he  has,  nevertheless,  taken 
a  prominent  part  in  the  work  of  preparing 
against  a  food  shortage  in  the  fall.  While  on 
an  automobile  trip  through  the  State  some 
months  ago  Mr.  Blish  noticed  that  there  were 
wide  stretches  of  land  on  both  sides  of  the 
railroad  tracks  that  was  simply  wasted  in  so 
far  as  food  production  was  concerned.  He  in- 
terested one  of  the  local  newspapers  in  his  plan 
to  utilize  this  land  for  crop  growing,  and  then 
took  the  matter  up  with  the  Governor.  The 
latter  was  very  enthusiastic  and  called  the  at- 
tention of  the  railroads  to  the  matter,  with  the 
result  that  they  consented  to  give  the  use  of 
their  abutting  land  to  neighboring  farmers  for 
cultivation. 

The  merchants  of  Des  Moines  are  much 
pleased  over  the  announcement  that  an  army 
cantonment  is  to  be  established  near  the  city, 
where  40,000  men  will  be  quartered  and  where 
$150,000  will  be  spent  each  week  for  food  and 
other  necessities. 


Through  the  courtesy  of  Messrs.  Anderson 
&  Weber,  owners  of  the  musical  comedy,  "His 
Little  Widows,"  which  recently  completed  a  suc- 
cessful run  at  the  Astor  Theatre,  the  Four 
Haley  Sisters,  who  had  a  prominent  part  in  the 
comedy,  will  make  exclusive  quartet  harmony 
records  for  the  Emerson  Phonograph  Co.  dur- 
ing the  next  six  months. 


Prompt — Efficien  t — Acctt  rate 

Victor  Distributing  Service 


The  Oldest  Victor  Distributors  in  the  Southwest 


KANSAS  CITY,  MO. 


MINNEAPOLIS  DEALERS  MEET 

Organization  of  Victor  Retailers  in  That  City 
Hold  Annual  Meeting  and  Listen  to  Some  Ex- 
cellent Addresses — Over  Sixty  Present 

Minneapolis,  Minn.,  July  1. — The  Talking  Ma- 
chine Dealers  of  Minneapolis,  a  Victor  organ- 
ization, held  their  annual  meeting  at  the  Leam- 
ington Hotel,  this  city,  recently,  with  about 
sixty  dealers  in  attendance,  among  them  ap- 
pearing for  the  first  time:  F.  H.  Culp,  of  Buf- 
falo, formerly  with  the  J.  N.  Adam  Co.,  who  has 
taken  charge  of  the  Victrola  department  of  the 
Howard  Mercantile  Co.,  and  James  Sandee, 
now  in  charge  of  the  L.  S.  Donaldson  Co.'s 
department,  succeeding  Don  Preston.  The  fea- 
ture of  the  meeting  was  the  banquet  held  in 
the  evening. 

The  banquet  hall  was  decorated  elaborately 
with  the  national  colors  and  flowers,  and  the 
dealers  sang  "The  Star  Spangled  Banner" 
standing  before  discussing  the  excellent  menu. 
A.  Matheis,  president  of  the  association,  acted 
as  toastmaster,  and  the  speakers  included  W.  L. 
Harris,  of  the  New  England  Furniture  &  Car- 
pet Co.,  who  spoke  on  "The  Opportunities  in 
the  Talking  Machine  Business";  Geo.  Mairs,  of 
W.  J.  Dyer  &  Bro.,  St.  Paul,  who  spoke  on 
"The  Future  of  the  Talking  Machine,"  and  O. 
R.  Parker,  of  the  Credit  Rating  Association, 
who  spoke  on  "Credits  in  Relation  to  the 
Talking  Machine  Business." 

Following  the  speeches  came  the  election  of 
officers,  and  A.  Matheis  was  re-elected  president 
unanimously.  Frank  L.  Gunyo,  of  the  New 
England  Furniture  &  Carpet  Co.,  was  elected 
vice-president,  and  Miss  Blanche  Saunders,  of 
the  Metropolitan  Music  Co.,  re-elected  secre- 
tary and  treasurer.  A  vote  of  thanks  for  the 
speakers  and  one  for  the  officers  and  a  tribute 
for  their  splendid  work  in  the  past  was  given 
in  a  neat  little  speech  by  Mr.  Rosenstein,  of 
the  Minneapolis  Dry  Goods  Co.  After  the 
business  meeting  the  members  indulged  in  danc- 
ing until  a  late  hour. 

The  feeling  promoted  amongst  the  dealers 


gathered  together  was  eminently  satisfactory  in 
that  it  was  more  friendly  and  more  co-operative 
than  at  any  previous  time  in  the  history  of  the 
organization,  and  all  felt"  that  the  work  the 
coming  year  would  be  done  with  more  enthu- 
siasm and  better  results  than  ever  before. 


APPOINTED  ADVERTISING  MANAGER 

H.  A.  Harris  Takes  Charges  of  the  Advertising 
Department  of  the  Pathe  Freres  Phonograph 
Co. — An  Experienced  Man  in  This  Field 

H.  A.  Harris,  who  has  been  connected  with 
the  advertising  department  of  the  Pathe  Freres 
S         . .    "•  \  "•;     1'  h  o  n  o  y  r  a  p  h  Co., 

Brooklyn,  N.  Y.,  for 
the  past  few  months, 
has  been  appointed 
manager  of  the  depart- 
ment, his  recent  suc- 
cess well  deserving  this 
promotion.  According 
to  his  present  plans 
Mr.  Harris  will  shortly 
inaugurate  new  plans 
and  methods  whereby 
Pathe  jobbers  and  deal- 
ers  throughout  the 
country  will  receive  maximum  service  and  co- 
operation, coupled  with  practical  assistance, 
from  the  Pathe  Freres  advertising  division. 
One  of  these  ideas  will  be  the  establishment  of 
a  bureau  of  information  for  dealers  and  jobbers 
which  will  aim  to  work  out  detailed  plans  of 
service. 

H.  A.  Harris  has  been  a  member  of  the  adver- 
tising fraternity  for  a  number  of  years,  having 
been  advertising  manager  of  Landay  Bros.,  New 
York,  Victor  distributors,  for  several  years.  He 
was  also  associated  with  the  Bates  Advertising 
Co.,  and  is  well  versed  in  publicity  matters 
from  a  general  and  technical  standpoint. 


S.  W.  Northup,  Shattuck,  Okla.,  who  handles 
the  Victor  and  Columbia  talking  machines  and 
records,  is  developing  an  excellent  business. 
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'""THIS  is  going  to  be  a  wonder  season  for  moderate-priced 
talking  machines  of  real  merit.    Junk  days  are  over. 


Vacationists  will  want  music  in  camp  and  cottage. 
They  will  want  machines  of  light  weight  and  strong 
construction,  such  as.  the  Domestic.  The  training 
camps  will  demand  moderate  priced  talking  machines 
in  thousands.  Every  home  will  want  music  and  enter- 
tainment. This  .is  not  theory,  but  history  drawn  from 
experience  in  Canada,  England  and  France. 

No  matter  what  talking  machines  you  handle  or  how 
satisfied  you  may  be  with  them  there  is  a  revelation 
awaiting  you  in  the  Domestic  line.  The  wonderful 
volume  of  clear,  correct  tone  makes  the  Domestic 
ideal  for  the  Summer  camp.    It  represents 

The  Standard  for  Musical  Tone 

The  substantial  construction  of  every  part,  from  motor 
to  sound  box,  makes  it  pre-eminently  the  machine  for 


outdoors — and  yet  money  cannot  construct  a  more 
beautiful  machine. 

The  Domestic  created  a  furore  at  the  Chicago  Music 
Exposition  in  competition  with  the  highest  priced  ma- 
chines on  the  market.  The  Domestic  will  astonish 
you,  as  it  has  thousands  who  have  seen  and  heard  it. 

Our  challenge:  A  comparison  of  tone  with  any  ma- 
chine in  the  world,  regardless  of  price. 

The  prices  range  from  $15.00  to  $50.00.  Get 

ready  for  the  great  Summer  selling.  Write  for  cata- 
logue and  full  particulars. 

Although  we  have  the  country  pretty  well  covered 
with  distributors,  there  are  still  some  very  good  terri- 
tories open.    Better  act  quick. 


Domestic 

TALKING  MACHINE 


DOMESTIC  TALKING  MACHINE  CORP. 

Horace  Sheble,  President 
33rd  and  ARCH  STREETS  PHILADELPHIA,  PA. 


TRADE  MARK 


Pacific  Coast  Sales  Agent 

WALTER  S.  GRAY 

422  CHRONICLE  BLDG.,  SAN  FRANCISCO,  CAL. 
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Big  business  booms  for  Columbia  dealers- 
Anna  Wheaton,  Elizabeth  Brice,  Wright  and 
Dietrich,  and  others  equally  well-known  in 
the  realm  of  musical  comedy  and  vaudeville. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


MAYOR  OF  CLEVELAND  ADDRESSES  TALKING  MACHINE  MEN 

Guest  of  Honor  at  Monthly  Meeting  of  Talking  Machine  Dealers'  Association  of  Northern  Ohio 
— J.  Roland  Hall,  of  Victor  Co.,  Also  Speaks — Working  for  State- Wide  Organization 


Cleveland,  O.,  July  3. — Mayor  Harry  L.  Davis, 
of  Cleveland,  was  the  guest  of  honor  at  the 
regular  monthly  meeting  of  the  Talking  Ma- 
chine Dealers'  Association  of  Northern  Ohio, 
which  was  held  in  the  Colonial  Hotel  the  eve- 
ning of  June  20. 

The  mayor  gave  an  interesting  address  on 
"Co-operation"  and  also  told  of  the  Red  Cross 
campaign  for  funds  in  this  city  in  June.  The 
association  donated  $25. to  the  Red  Cross. 

J.  Roland  Hall,  advertising  manager  of  the 
Victor  Talking  Machine  Co.,  delivered  the  main 
address  of  the  evening.  He  gave  some  valuable 
suggestions  on  advertising  and  salesmanship. 

The  association  decided  not  to  hold  their 
regular  monthly  meetings  in  July  and  August 
but  will  have  a  picnic  some  time  during  the 
summer. 

The  Phonograph  Co.'s  officials  here  reported 
business  for  June  as  surprisingly  good  and  there 
was  a  noticeable  increase  over  the  same  month 
a  year  ago. 

C.  H.  Yates,  formerly  of  the  Pacific  Phono- 
graph Co.  of  California,  has  accepted  the  po- 
sition of  manager  of  the  retail  department  of 
the  Cleveland  Phonograph  Co. 

The  proposition  of  organizing  a  state-wide 
talking  machine  dealers'  association  is  being 
advanced  slowly  but  steadily.  Representatives 
of  the  jobbers  in  the  trade  are  calling  on  deal- 
ers throughout  Ohio  asking  their  opinions  of 
such  an  organization  and  whether  they  think 
the  plan  would  not  unify  the  interests  of  all 


dealers  and  serve  generally  to  advance  the  wel- 
fare of  the  trade.  Replies  are  coming  in  gradu- 
ally from  the  dealers  in  the  State  and  thus  far 
most  of  the  responses  have  been  favorable  to 
such  a  project. 

The  dealers'  association  of  northern  Ohio  is 
constantly  being  enlarged  by  new  members  so 
that  consolidation  as  a  general  policy  seems  to 
be  met  with  favor  among  talking  machine  men 
in  the  Buckeye  State. 

Talking  machine  dealers  in  Cleveland  have 
had  a  pledge  posted  up  in  their  stores  to  the 
effect  that  they  will  charge  6  per  cent,  interest 
on  all  deferred  payments  on  talking  machines 
beginning  June  1.  These  pledges,  signed  by  all 
the  members  of  the  Talking  Machine  Dealers' 
Association  of  Northern  Ohio,  are  to  be  seen 
in  every  one  of  the  stores  that  handle  talking 
machines  in  the  city  and  adjoining  towns.  The 
interest  on  deferred  payments  has  met  with  in- 
stant success  in  this  district. 

C.  C.  Koch  and  Thomas  Garland,  salesmen 
from  the  Edison  factory  in  the  East,  visited  the 
Phonograph  Co.'s  headquarters  here  last  week. 

William  G.  Bowie  has  returned  to  his  former 
position  as  manager  of  the  talking  machine  de- 
partment of  the  B.  Dreher's  Sons  Co. 

Forty  dealers  from  the  Cleveland  district  are 
already  preparing  to  attend  the  Edison  dealers' 
convention  to  be  held  at  the  Waldorf-Astoria 
Hotel,  New  York  City,  from  July  12  to  14. 
Three  Edison  special  trains  will  leave  Cleve- 
land the  evening  of  July  11  for  the  convention. 


John  P.  Eich,  wholesale  manager  for  the 
Phonograph  Co.,  has  been  enjoying  his  sum- 
mer vacation  at  Turkey  Foot  Lakes,  Ohio. 

L.  T.  Schaefer,  of  the  retail  force,  has  re- 
turned from  his  vacation  and  is  ready  for  the 
summer  grind  preparatory  to  the  busier  fall 
season. 

Talking  machine  dealers  of  Cleveland  have 
helped  make  the  Liberty  Bond  and  Red  Cross 
campaigns  here  a  great  success.  Many  of  the 
dealers  in  the  trade  some  days  spent  most  of 
their  time  soliciting  on  the  bond  sale  and  also 
buying  many  bonds  themselves.  They  even 
conducted  house  to  house  canvass  at  one  stage 
of  the  bond  campaign. 

And  when  the  Red  Cross  campaign  came 
along  the  talking  machine  men  donated  liberally 
to  the  cause.  It  was  due  to  no  small  effort  on 
the  part  of  these  men  that  Cleveland  captured 
leading  honors  among  American  municipalities 
in  subscriptions  for  the  Red  Cross  fund.  Cleve- 
land was  allotted  $2,500,000  and  subscribed 
nearly  $5,000,000.  The  city  was  afire  with  en- 
thusiasm and  the  talking  machine  dealers  helped 
largely  to  make  the  cause  such  a  magnificent 
success. 

•  William  S.  Byrd,  for  twenty  years  with  the 
Indianapolis  office  of  the  Columbia  Graphophone 
Co.,  has  been  transferred  to  Cleveland.  Here 
he  will  be  superintendent  of  orders  and  ship- 
ping under  Manager  Roos.  General  business 
with  the  Columbia  people  is  reported  very  good 
throughout  northern  Ohio. 


The  Singaphone  Co.  of  New  York  has  opened 
a  store  at  328  Main  street,  Poughkeepsie,  N.  Y.. 
in  charge  of  Alfred  Gottesman. 
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Eclipse  Victor  Service-All  that  the  Name  Implies 


The  best  grade  of  watches  work  on  a  twenty-four 
jewel  basis.  Eclipse  record  and  machine  service  puts  a 
twenty-four  jewel  movement  into  the  retail  merchandis- 
ing of  Victor  goods.  Our  new  equipment,  our  enlarged 
facilities,  our  complete  stocks  of  foreign  and  domestic 
records  and  our  business-building  sales  ideas  com- 
prise the  main  pivot  jewels  in  our  service. 


ECLIPSE  MUSICAL  COMPANY 


Victor  Distributors 

llllllllllllllllllllilllllllllll 
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Hallet  &?  Davis 
Piano  Co. 

Distributors  Jbr 


Pathephones  and  Pathe  European 
and  American  Double-Disc  Records 


HALLET  &  DAVIS  PIANO  COMPANY 


NEW  YORK 
18  East  42nd  Street 


(ESTABLISHED  1839) 

BOSTON 
146  Boylston  Street 


CHICAGO 
17  North  Wabash  Avenue 
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SHERMAN,  CLAY  &  CO.  IN  NEW  WHOLESALE  QUARTERS 


Formal  Opening  of  New  Establishment  a  Big 
Facilities — Dealers  Reach  Agreement  Regarding 


Event  in  San  Francisco  Trade — Enjoy  Unusual 
Allowances  on  Machines — Other  News  of  Interest 


San  Francisco,  Cal.,  July  3. — Business  in  talk- 
ing machines,  both  wholesale  and  retail,  is  sea- 
sonably good  here.  While  the  demand  is  par- 
ticularly strong  for  small  machines  for  outing 
and  summer  home  use,  still  the  larger  models 
continue  to  receive  a  due  amount  of  attention, 
and  the  sale  of  records  is  exceptionally  good 
for  this  season  of  the  year.  Patriotic  numbers 
have  been  featured  extensively  by  the  local 
trade  and  with  very  good  success.  Everyone 
connected  with  the  talking  machine  industry  in 
this  vicinity  seems  to  be  looking  forward  for 
a  heavy  fall  and  winter  trade  and  making  prep- 
arations accordingly.  Some  of  the  dealers  are 
already  beginning  to  accumulate  stock  for  the 
holiday  rush  so  as  to  be  on  the  safe  side  no 
matter  what  developments  may  occur  later  in 
the  year  in  the  nature  of  a  general  shortage  of 
machines,  slow  deliveries,  or  other  obstacles 
which  have  caused  more  or  less  embarrassment 
in  previous  years. 

James  J.  Black  Home  from  Long  Trip 

James  J.  Black,  of  the  Wiley  B.  Allen  Co., 
who  devotes  special  attention  to  the  talking 
machine  part  of  the  business,  returned  recently 
after  an  absence  of  several  weeks,  during  which 
he  visited  in  various  cities  of  the  East  and  South. 
While  the  trip  was  principally  for  pleasure,  he 
took  advantage  of  the  opportunity  to  visit  a 
number  of  factories  with  which  his  firm  does 
business  and  a  number  of  the  large  retail  de- 
partments. He  says  the  manufacturers  seemed 
to  be  preparing  for  a  very  heavy  fall  and  win- 
ter business  and  that  the  dealers  everywhere 
he  went  spoke  optimistically  regarding  the  out- 
look for  the  coming  holiday  season. 

W.  J.  Carson,  manager  of  the  local  Edison 
Shop,  reports  a  steady  increase  in  the  sale  of 
records  and  a  very  satisfactory  demand  for  ma- 
chines. Next  week  he  will  place  on  exhibition 
an  art  model  in  the  Eighteenth  Century  style, 
which  attracted  much  attention  at  the  Ritz- 
Carlton  Hotel  last  winter. 

Sherman,  Clay  &  Co.'s  New  Wholesale  Quarters 

The  opening  of  the  new  wholesale  establish- 
ment of  Sherman,  Clay  &  Co.  on  Mission  street, 
between  Third  and  Fourth  streets,  was  one  of 
the  most  important  events  in  the  Western  trade 
for  some  time.  This  firm  has  fitted  up  elaborate 
quarters,  entirely  separate  from  its  retail  store, 
for  the  accommodation  of  its  wholesale  Victor 
talking  machine  and  small  goods  departments. 
The  new  place  is  ideally  situated,  being  only 
a  five-minute  walk  from  the  main  building  on 
the  corner  of  Kearny  and  Sutter  streets,  and 
at  the  same  time  located  in  the  wholesale  dis- 
trict, which  gives  it  the  benefit  of  extra  facil- 
ities for  receiving  and  shipping  goods.  In  fit- 
ting up  the  new  establishment,  neither  time  nor 
expense  was  spared  to  make  it  convenient,  com- 
fortable and  inviting.  While  intended  for  whole- 


Phonograph  Accessories 


Tone  Arms 
Sound  Boxes 

Attachments  for  Edison  to  play 
Victor  and  Columbia  records. 

Universal  attachment  for 
Edison  to  play  any  make  record. 

Attachment  for  Victor  to  play 
Edison,  Pathe  and  etc. 

Jewel  Points. 

Gold  and  nickel  plating  for  the 
trade. 


F.  C.  KENT  &  CO. 

24  Scott  St.  Newark,  N.  J. 


sale  purposes  only,  it  reflects  the  same  atmos- 
phere of  quiet  dignity  that  pervades  the  firm's 
retail  stores. 

The   quarters  hav.e  a  floor  space  of  22,000 


Exterior  Sherman,  Clay  &  Co.'s  Wholesale  Depot 

square  feet,  every  bit  of  which  is  utilized  to 
splendid  advantage.  Extending  across  the  front 
of  the  building,  which  has  a  frontage  of  100 
feet  on  Mission  street,  are  the  general  offices, 
flanked  on  either  end  by  private  offices  and 
completely  equipped  talking  machine  and  small 


Shelves  for  Talking  Machine  Supplies 

goods  departments,  designed  as  models  for 
dealers.  Further  investigation  reveals  many 
other  interesting  features.  The  record  room, 
for  instance,  has  accommodations  for  300,000 


Sherman,  Clay  &  Co/s  Parcel  Post  Room 

records  and  other  sections  are  in  proportion, 
there  being  yards  and  yards  of  bins,  shelves, 
drawers,  tables,  etc.,  so  there  is  a  definite  place 
for  everything  carried  in  stock  or  needed  for 
any  part  of  the  work.  Besides  the  large  work- 
room for  talking  machines,  there  is  a  shop  for 
the  repair  of  brass  goods  and  a  ukulele  room. 
Special  elevator  service  has  been  installed,  and 
a  large  sign  across  the  top  of  the  building  makes 
the  place  easy  to  locate  from  a  considerable 
distance.  Any  doubt  regarding  the  nature  of 
the  business  is  dispelled  upon  approaching  near 
enough  to  see  the  Victor  dog  peering  out  of 
each  window. 

Following  the  removal  of  the  wholesale  Vic- 
tor and  small  goods  departments  from  the  re- 
tail store  of  Sherman,  Clay  &  Co.,  the  space 
formerly  devoted  to  these  goods  on  the  third 
and  fourth  floors  of  the  building  is  being  fitted 
up    for   retail    purposes,    which    will  increase 


the  facilities  of  this  company  very  materially. 
Agreement  on  Allowances 

At  the  June  meeting  of  the  San  Francisco 
and  Oakland  Talking  Machine  Dealers'  Asso- 
ciation a  new  regulation  was  adopted  in  re- 
gard to  allowances  on  used  horn  machines, 
when  accepted  in  part  payment  on  later  models. 
According  to  the  new  rule  $5  is  to  be  the  maxi- 
mum allowance  on  all  types  of  cylinder  horn 
machines,  and  20  per  cent,  of  the  original  sell- 
ing price  the  maximum  on  all  disc  horn  ma- 
chines. The  meeting  was  largely  attended  and 
three  firms,  Kohler  &  Chase,  the  Newman  Fur- 
niture Co.,  and  the  Eastern  Outfitting  Co.,  were 
admitted  to  membership.  Several  out-of-town 
visitors  were  present,  including  Mr.  Pettigrew 
of  Allen's  Emporium,  San  Jose. 

New  Emerson  Record  Catalog 

Claude  A.  Adou,  representative  jof  the  Emer- 
son Phonograph  Co.,  recently  received  the  com- 
pany's new  catalog,  listing  all  its  seven-inch 
records.  He  has  placed  it  with  many  large 
concerns  on  the  Pacific  Coast  and  finds  it  fills 
a  long  felt  want.  This  in  conjunction  with  the 
patriotic  music  offered  by  the  'company  is  giv- 
ing the  San  Francisco  branch  a  greatly  in- 
creased volume  of  business,  according  to  Mr. 
Adou.  The  home  recorder  lately  invented  by 
Mr.  Emerson  is  being  anxiously  awaited  here. 
Other  Live  Wire  News 

W.  E.  Henry,  well-known  Columbia  man,  is 
preparing  to  engage  in  business  for  himself. 
For  some  time  he  has  been  local  manager  for 
the  Columbia  Graphophone  Co.  and  is  giving 
up  that  position  to  start  his  new  enterprise,  the 
exact  nature  of  which  he  has  not  yet  disclosed. 

Miss  Grace  Kramer  now  has  charge  of  the 
record  department  at  the  store  of  Byron  Mauzy 
on  Stockton  street.  She  has  had  considerable 
experience,  which  makes  her  well  fitted  to  take 
up  her  new  duties.  Until  recently  she  was  con- 
nected with  the  Emporium  department. 

Clark  Wise,  of  Clark  Wise  &  Co.,  says  June 
was  a  particularly  good  month  in  his  talking 
machine  department.  He  has  just  resumed  his 
duties  after  a  pleasant  outing  at  Napa  Soda 
Springs  in  Napa  County. 

A  new  Edison  Shop  has  been  opened  in 
Visalia,  Cal.,  by  T.  F.  Sibley,  who  has  been 
identified  with  the  trade  in  that  section  for  many 
years.  He  has  secured  an  exclusive  agency  for 
Edison  products  and  has  his  store  on  Court 
street  nicely  fitted  up  to  accommodate  a  com- 
prehensive stock  of  these  goods. 

A.  W.  White,  manager  of  the  Emporium  talk- 
ing machine  department,  is  away  on  a  two- 
weeks'  vacation. 


There  is  a  double  value  in  working  to  bring 
about  a  great  social  or  business  betterment. 
Not  only  do  we  help  bring  it  about,  but  in  the 
process  we  evolve  ourselves. 


WALL-KANE  STEEL  NEEDLES 

Are  the  original   genuine  ten-in-one  Steel  Necdks 
Each  needle  is  guaranteed  to  play  ten  records 
BEWARE  OF  IMITATIONS 


This  handsome  metal  enamel  display  stand  holds 60  packages, 
2  doz.  extra  loud,  1  doz.  medium  and  2  doz.  loud;  each  package 
containing  50  WALL-KANE  needles,  retailing  for  10c. 

Price  of  Stand  to  dealers,  $3.90.    Single  packages,  6c. 
JOBBING  TERRITORY  OPEN 

Progressive  Phono.  Supply  Co. 

145  WEST  45th  STREET,        NEW  YORK  CITY 


34 


THE    TALKING    MACHINE  WORLD 


Every  part  of  the  Ku-Allen  Phonograph  Motor  is  designed  and  made 
by  master  mechanics.  Each  part  is  inspected  first  as  a  unit — and 
then  in  the  final  assembly.  The  output  is  purposely  limited  that 
our  motor  expert  may  personally  oversee  practically  each  operation. 


Ku-Allen  Motors  use  a  simple,  direct  drive.  Thus  the  friction 
which  prevents  motors  from  running  uniformly  and  lessens  their 
power  is  minimized. 

Ku-Allen  Motors  maintain  their  uniform  speed  until  run  down, 
which  prevents  loss  of  pitch  when  playing  records. 

A  heavy  cast  frame  prevents  warping.  Parts  are  not  pulled  out 
of  position,  as  often  occurs  with  stamped  frames. 

A  cast  bottom  plate  gives  a  better  bearing — that  of  steel  against 
casting,  which  mechanics  agree  is  the  proper  combination. 

As  a  result  Ku-Allen  Motors  are  quiet  running,  uniform  in  speed 
and  powerful  and  absolutely  guaranteed. 

Three  long-running  sizes — large,  medium,  small. 


The  Ku-Allen  Motor  has  been  adopted  by  some  of  America's  lead- 
ing phonograph  makers.    Other  manufacturers  are  invited  to  write. 

Division  of  The  Starr  Piano  Company 

Richmond,  Indiana 
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STIMULATES  PATRIOTISM 

The  Marcellus  Roper  Co.  Used  Six  Victors  for 
Two  Weeks  to  Teach  Worcesterians 

Worcester,  Mass.,  July  6. — The  Marcellus  Roper 
Co.,  of  this  city,  is  not  only  an  enterprising  and 
generous  house,  but  it  is  imbued  with  a  fine 
spirit  of  patriotism.  For  fully  two  weeks  in 
advance  of  the  Fourth  of  July  there  were  six 
Victor  machines  stationed  on  platforms  at  va- 
rious-points on  the^  Common,  and  the  special 
purpose  of  these  machines  was  to  familiarize 
the  public  with  the  tunes  and  words  of  the  patri- 
otic songs  that  were  used  on  the  Fourth  in  the 
great  community  singing  festival,  which  was 
such  a  successful  feature  of  Independence  Day 
in  this  city. 

When  the  idea  was  first  worked  out  and  pre- 
sented to  Marcellus  Roper  he  quickly  offered 
to  co-operate  and  to  supply  these  machines  with 
the  clearest  records  that  could  be  had  out  of  his 
large  establishment.  Such  pieces  as  the  public 
learned  as  they  never  were  learned  before 
through  the  medium  of  these  Victors  were  "The 
Star  Spangled  Banner,"  "America,"  "Red,  White 
and  Blue"  and  "Columbia,  Gem  of  the  Ocean." 


DEMAND  GOOD  IN  KALAMAZOO,  MICH. 

Fischer  Music  Shop  Doing  Well  With  Victrolas 
and  Records — C.  L.  Fischer  Interested  in  Or- 
chestra He  Has  Conducted  for  Twenty  Years 


Kalamazoo,  Mich.,  July  5. — The  Fischer  Music 
Shop,  this  city,  reports  that  the  demand  for 
Victrolas  and  records  and  particularly  for  rec- 
ords of  a  patriotic  nature,  is  keeping  up  at  a 
most  satisfactory  rate,  and  that  there  is  little 
prospect  for  any  material  slump  during  the 
summer  months.  The  Fischer  Music  Shop 
opened  about  six  years  ago  by  Charles  L. 
Fischer,  who  conducted  the  business  alone  for 
four  years.  Two  years  ago  a  corporation  was 
formed  with  $15,000  capital  stock,  and  Harry 
Beach,  who  formerly  represented  the  Victor 
Talking  Machine  Co.  in  this  territory,  became 
one  of  the  active  factors.  In  addition  to  the 
affairs  of  the  shop,  Mr.  Fischer  also  devotes 
much  of  his  attention  to  his  orchestra,  which 
he  has  conducted  for  over  twenty  years,  and 
which  is  very  popular  in  this  section  of  the 
State.  He  finds  that  his  orchestra  work  works 
in  very  nicely  with  the  Victor  business. 


CONTEST  AROUSES  MUCH  INTEREST 

The  Evening  Mail,  which  has  for  several 
years  sponsored  a  "Music  in  the  Home"  page, 
has  just  announced  a  contest  based  on  the  most 
acceptable  literary  contributions  having  a  sig- 
nificant bearing  on  this  subject.  Twelve  prizes 
are  offered  the  successful  contestants;  the  first 
prize  being  a  Columbia  Grafonola  200.  The 
newspaper  is  using  considerable  publicity  in  be- 
half of  this  contest,  and  illustrations  of  the 
Grafonola  form  an  important  part  of  this  cam- 
paign. The  contest  has  aroused  considerable 
interest,  and  the  winner  of  the  first  prize  will 
undoubtedly  well  deserve  his  reward. 


The  Federal  Record  Corp.,  of  Albany,  N.  Y., 
has  been  incorporated  for  the  purpose  of  manu- 
facturing talking  machines  and  musical  instru- 
ments. The  capitalization  of  the  concern  is 
$100,000,  the  incorporators  being  J.  P.  O'Brien, 
W.  H.  Hastings  and  F.  G.  Goldie. 


SHELTON  ELECTRIC 
PHONOGRAPH  MOTOR 


WINDOW  THAT  ATTRACTED  CROWDS 

How  the   Atlas   Furniture   &   Carpet  Co.,  of 
Kansas  City,  Utilizes  Their  Window  Display 


Kansas  City,  Mo.,  July  6. — The  Atlas  Furni- 
ture &  Carpet  Co.,  of  this  city,  which  maintains 
an  extensive  department  featuring  the  products 


How  Kansas  City  Dealer  Gets  Publicity 


of  the  Columbia  Graphophone  Co.,  New  York, 
recently  prepared  a  window  display  that  at- 
tracted unusual  attention  from  many  sources. 
This  display  is  shown  herewith,  and  the  crowds 
give  a  fair  idea  of  its  drawing  powers. 


The  display  was  prepared  for  a  Saturday  after- 
noon, and  two  children,  who  had  been  taught 
dancing  by  Prof.  Wolfe,  of  this  city,  danced 
almost  continuously  to  the  music  of  a  Colum- 
bia Grafonola.  These  children,  Master  Harold 
Huff  and  Miss  Helen  Pankow,  gave  a  very 
satisfactory  demonstration  of  the  different  steps 
of  the  modern  dances,  and  the  Grafonola  pro- 
vided ideal  music  for  their  art. 


AN  EDUCATIONAL  POST  CARD 

The  Otto  Heineman  Phonograph  Supply  Co. 
has  sent  out  to  its  trade  a  post  card  reproduc- 
tion of  the  Heineman  exhibit  at  the  National 
Music  Show  in  Chicago.  The  text  of  this  post 
card  calls  attention  to  the  fact  that  78  per  cent, 
of  the  phonographs  exhibited  at  the  show  were 
equipped  with  motors  manufactured  by  this  com- 
pany. This  card  furnishes  excellent  publicity 
for  the  Heineman  motor  as  it  is  most  timely. 


The  Reed  Jewelry  Co.,  164  Main  street,  New 
Britain,  Conn.,  has  secured  the  agency  for  the 
Aeolian- Vocalion. 


UNQUALIFIED 
APPRECIATION 


Oak  Finish— Height  66  inches,  width  43  inches,  depth  22  inches. 


Wherever  It  Performs 

It  is  not  a  mere  talking  machine.  It  is  a  highly  developed  and 
lefined  instrument  of  true  sound  reproduction.  There  is  no  winding, 
no  changing  of  records,  no  changing  of  needles,  no  adjustment  of  tone 
arm.  All  the  mechanical  bother  is  eliminated;  all  the  pleasure 
enhanced.  Ideal  for  the  home,  for  the  dancing  school,  or  for  the 
restaurant. 

GABEL'S  ENTERTAINER  CO. 

General  Offices  and  Factory 

210  N.  Ann  Street  CHICAGO,  ILL. 

Gabel's  Entertainer  Sales  Co.,  Suite  512,  No.  117  N.  Dearborn  St.,  Chicago 


IMMEDIATE  DELIVERIES 

We  have  increased  our  factory  facili- 
ties to  handle  the  demand  for  the 
Shelton  Electric  Motor,  and  are 
now  ready  to  make  prompt  deliveries. 

Write  for  our  Special  Agency  Proposition 

Shelton  Electric  Co. 

30  East  42nd  Street,  NEW  YORK 
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Featuring  the  Musical  Possibilities  of  the 

Xalkillg    ]VIachine  By  William  Braid  White 


[Note. — This  is  the  fifth  in  a  series  of  articles  on  the 
general  subject  of  the  musical  possibilities  of  the  talking 
machine.  The  aim  of  the  series  is  to  develop  these  pos- 
sibilities from  all  angles,  thus  opening  up  fields  for  sales 
expansion  oftentimes  neglected  wholly  or  in  part. — Editor.] 


A  TRUE  MUSICAL  INSTRUMENT 

In  previous  articles  I  have  devoted  a  good 
deal  of  space  to  talking  about  records.  Mow, 
of  course,  the  record  to  the  talking  machine  is 
what  the  music  roll  is  to  the  player-piano  or  the 
violinist  to  the  violin;  the  condition  of  its  musi- 
cal existence.  But  one  is  likely  to  suffer  from 
a  sort  of  narrowness  in  one's  outlook  on  the 
business  if  he  fails  to  perceive  that  the  machine 
also  requires  just  as  much  thought. 

One  wishes  that  some  sort  of  popular  compre- 
hensive self-explanatory  name  could  be  discov- 
ered to  describe  adequately  this  wonderful  com- 
bination of  disc,  sound  grooves,  stylus  and  dia- 
phragm that  has  grown  up  into  such  enormous 
importance  during  the  last  twelve  years  or  so. 
It  is  so  much  more  than  just  the  record,  and 
so  much  more  than  just  the  vibrating  diaphragm. 
It  is  an  absolutely  new  musical  instrument;  and, 
unless  I  am  very  much  mistaken,  it  is  the  fore- 
runner of  developments  in  the  science  of  sound 
to  which  nothing  we  now  have  is  in  any  way 
comparable. 

Every  talking  machine  retailer  knows  the 
obvious  and  ordinary  ways  of  doing  business. 
He  knows  how  to  stock  records  and  how  to 
demonstrate  them,  how  to  utilize  the  manufac- 
turer's advertising  and  how  to  sell  high-priced 
cabinet  machines.  But  this  is  not  all.  The  big- 
gest question  before  any  business  at  all  times 
is  the  question  of  expansion.  It  is:  "How  shall 
we  find  new  fields,  how  shall  we  capture  new 
markets,  how  shall  we,  above  all,  find  new  strata 
of  society  willing  to  listen  to  our  appeal,  ready 
to  be  convinced  by  our  logic,  desiring  what  we 
have  to  give,  but  as  yet  unfamiliar  with  it?" 

One  special  purpose  of  all  the  discussions  I 
am  holding  here  is  to  develop  new  facts,  new 
angles  of  view,  for  the  exact  purpose  of  aiding 
the  work  of  expansion.  I  address  myself  not 
alone  to  the  retail  dealer  and  to  his  salesmen, 
but  to  the  executive  officers  of  the  great  manu- 
facturing companies,  to  the  heads  of  jobbing 
houses,  and  to  all,  in  short,  who  have  at  heart 
the  general  expansion  of  the  industry.  To  them 
I  have  much  to  say,  and  to  say  without  apology, 
for  although  the  position  of  a  detached  observer 
has  its  disadvantages,  inability  to  see  facts  with 
the  covers  off  is  not  one  of  them.  The  observer, 
in  short,  sees  most  of  the  game;  if  he  keeps 
his  eyes  open. 

Protesting  Too  Much 

If  I  were  to  say  that  the  talking  machine  is 
not  sufficiently  treated  with  the  musical  re- 
spect due  to  it,  the  chances  are  that  much  pro- 
test and  some  ridicule  would  be  heard.  If  I 
were  to  say  that  there  is  too  little  emphasis  of 
the  musical  side  of  the  talking  machine,  the 
protest  and  the  ridicule  would  certainly  follow. 
I  shall  not  try  to  provoke  any  such  irritation. 
"What,"  the  critics  will  say,  "too  little  musical 
emphasis?"  "Why,  read  a  page  advertisement  of 
Victor  or  Columbia  or  Edison  in  a  great  weekly 
like  the  Saturday  Evening  Post.  Does  it  not 
concern  itself  wholly  with  music,  with  the  great 
voices  that  can  be  heard,  the  wonderful  tech- 
nique of  violin  ready  for  reproduction,  or  the 
're-creation'  of  music?"  All  true!  But — and 
here  is  the  little  winter  of  my  special  discontent 
creeping  in — does  not  all  this  advertising  fail  to 
lay  sufficient  stress  on  the  fact  that  the  talking 
machine  is  above  all  things  a  musical  instru- 
ment? 

Talking  and  Thinking 

There  is  a  vast  difference,  when  you  come 
to  think  of  it,  between  the  way  in  which  we 
talk  about  things  and  the  way  in  which  we 
privately  think  of  them.    Now  the  science  of 


advertising  may  be  what  you  will;  but  the  art 
of  advertising  is  to  make  others  think  as  you 
yourself  privately  think.  In  our  hearts  we  all 
know  that  the  talking  machine  we  are  selling  is 
the  most  astonishing  thing  in  the  realm  of  sound 
that  ever  was  invented;  but  are  we  really  put- 
ting across  that  idea  to  the  public?  That  is 
what  I  want  to  know. 

Cultivating  the  Owner 
I  notice  that  most  of  my  friends  who  are  in 
the  class  of  music-lovers  have  talking  machines; 
but  I  also  notice  that  very  few  of  them  culti- 
vate their  possessions  to  any  extent.  When  a 
machine  is  first  bought,  the  job  of  selling  a 
dozen  or  fifty  or  a  hundred  records  to  the  pur- 
chaser is  not  so  very  hard.  Indeed,  what  with 
the  glamour  of  the  names  of  great  singers, 
players  and  orators  on  the  record  catalog,  it  is 
much  easier  to  load  up  a  customer  with  a  lot 
of  records  than  to  persuade  the  buyer  of  a 
player-piano  to  take  home  an  adequate  supply 
of  music  rolls.  But,  later  on,  when  the  machine 
purchase  has  been  completed,  that  same  cus- 
tomer is  no  longer  valuable  to  the  house  unless 
the  record  purchases  can  be  kept  going  continu- 
ally. How  are  we  to  do  this  save  by  one  of  two 
possible  ways?  How  are  we  to  do  this  unless 
we  either  stimulate  the  owner's  intelligent  love 
for  and  desire  to  acquaint  himself  with  the  best 
in  music;  or,  trust  to  wide  advertising  of  a  few 
big  names  to  carry  over  a  lot  of  trash  that  in 
reality  harms  more  than  it  helps  the  talking 
machine? 

"Intelligence"  Again 

I  was  bound  to  come  down  to  the  word  "in- 
telligence"; but  I  am  glad  we  have  now  reached 
it,  for  it  is  an  important  and  in  this  case  highly 
significant  word.  I  think,  judging  from  careful 
observation  of  the  popular  mind,  that  the  best 


way  to  expand  the  talking  machine,  whether  in 
this  war  time,  or  at  any  other  time,  is  to  use 
intelligence  and  appeal  to  intelligence.  The  fu- 
ture of  this  business  lies,  surely,  in  cultivating 
the  best  sort  of  trade  among  the  best  sort  of 
people;  and  it  does  look  as  if  we  could  use  a 
little  more  gray-matter  with  useful  results  in 
this  direction.  Let  us  give  a  few  concrete  in- 
stances of  what  I  mean  by  the  use  of  intelli- 
gence in  expanding  the  talking  machine  field. 
A  Musical  Instrument! 
The  first  idea  is  that  the  talking  machine 
should  be  put  up  to  the  purchasing  public  with 
less  emphasis  on  the  "machine"  and  more  em- 
phasis on  the  "talking."  It  would  be  almost  bet- 
ter if  we  said  "sounding"  or  "tone-ing,"  but 
seeing  that  voice  records  are  the  staple  of  talk- 
ing machine  business  and  that  song  is  speech 
dramatized,  the  name  will  do.  My  notion  is 
that  the  retail  trade  misses  an  opportunity  when 
it  fails  to  treat  its  goods,  from  the  start  and  all 
through  the  process,  as  a  musical  instrument 
first  and  foremost.  For  this  reason  it  would 
be  positively  a  practical  and  sane  idea  to  insist 
that  the  sales  and  office  staff  invariably  say 
"play,"  or  "sing"  in  reference  to  the  music  of 
the  talking  machine.  Such  a  formula  as  "The 
Victrola  is  singing  Mme.  Melba's  Jewel  Song 
from  'Faust,'  "  or  "The  Edison  is  playing  Spald- 
ing's violin  number,"  or  "The  Columbia  is  sing- 
ing Barriento's  Mad  Scene,"  may  sound  queer 
at  first,  but  they  are  the  only  really  adequate  ex- 
pressions. The  point  is,  of  course,  that  these 
expressions,  if  constantly  repeated,  become  im- 
bedded in  public  consciousness  and  react  there- 
upon, producing  a  certain  state  of  opinion  con- 
cerning the  talking  machine,  corresponding  with 
the  idea  suggested. 

(Continued  on  page  38) 
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Safety 


First! 


Order 
Now! 


Are  You 
Prepared? 

Needles  Are  Scarce 
WE  HAVE 

BRILLIANTONE 
STEEL  NEEDLES 

Extra  Loud  Tone 

for  immediate  delivery.  Advance  orders 
will  also  be  taken  for  medium  and  loud  tone 
Brilliantone  needles  at  55c  per  thousand. 

Victor  Dealers: — Write  us  at  once!  We 
have  a  limited  supply  of  Victor  Fibre 
Needles  that  you  can  have — now,  also 
Victor  Tungstone  needles. 

Foreign  Records 

We  carry  complete  stock  of  foreign  Victor 
Records.    This  is  our  specialty. 


Victor  Machines  and  Victor  Records 

Mr.  Dealer: — The  dealer  with  the  goods  reaps  the  profits  in  the  fall 
and  holiday  season.    Remember  iast  Christmas  and  BE  PREPARED. 


Order  N oyr 

L  DAVEGA,  Jr.,  Inc. 


VICTOR  DISTRIBUTORS 


125  West  125th  Street 


NEW  YORK 
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Again,  I  may  be  fussy,  but  it  seems  to  me 
that  every  effort  should  be  made  to  carry  out 
the  "musical"  idea  in  all  that  pertains  to  the 
selling  of  talking  machines.  The  less  the 
mechanical  intrudes,  the  better  for  everybody 
concerned.  That  is  why  the  idea  of  talking 
machine  recitals  is  most  admirable,  provided 
they  are  arranged  with  taste  and  discretion. 
Recitals 

To  put  the  matter  more  specifically,  I  have 
been  able  to  suggest  to  certain  talking  machine 
dealers  and  departments  the  value  of  pushing 
the  educational  side  of  the  recital.  For  instance, 
one  plan  is  to  arrange  for  a  series  of  talks  at 
the  high  schools,  before  the  second  and  third 
year  classes  especially,  on  such  subjects  as 
folk-song,  with  appropriate  records.  If  such  a 
program  is  too  ambitious,  special  invitations  to 
this  or  that  teacher's  class  to  visit  the  store  and 
listen  to  music  representative  of  some  nation 
whose  history  is  being  studied  is  a  very  good 
plan  that  has  the  additional  advantage  of'  be- 
ing expansible  inimitably.  Then  again,  the 
music  clubs  of  a  city  should  always  be  culti- 
vated as  strongly  as  possible.  If  it  be  found 
that  a  certain  group  of  songs  or  a  certain  mu- 
sical subject  is  being  studied  by  one  of  these, 
what  could  be  of  more  interest  to  the  ladies  or  a 
better  builder  of  prestige  for  the  dealer  than 
to  have  the  bunch  down  to  the  store  for  a 
recital  of  the  music  they  are  working  on.  Just 
think  how  you  can  advertise  the  records,  and 
the  yalue  of  the  machine  above  all,  when  you 
can  actually  prove  to  a  set  of  music-loving 
people,  who  know  something  of  what  they  want 
at  least,  how  they  can  improve  their  own  ideas 
of  song,  or  of  playing,  and  acquaint  themselves 
with  an  enormous  quantity  of  fine  music,  far 
beyond  their  own  individual  limited  repertoire, 
by  owning  a  talking  machine! 

The  Right  Publicity 

I  have  had  the  pleasure  and  satisfaction  of 


devising  a  number  of  such  plans  at  different 
times  for  dealers,  and  have  seen  good  results 
Mow  from  them.  But  there  is  one  point  that 
must  be  emphasized.  Publicity  work  of  any 
kind  should  above  all  be  designed  to  feature  the 
musical  possibilities  of  the  talking  machine. 
This  means  just  a  bit  more  thought  and  just  a 
bit  more  trouble  than  is  to  be  discovered  in 
most  of  the  contemporary  advertising  prattle 
about  leading  artists.  Mere  throwing  good 
voices  and  good  fiddling  at  folks  who  don't 
appreciate  them  is  waste  of  time.  It  is  the  talk- 
ing machine,  as  a  musical  instrument  to  be  used 
and  loved  intelligently,  that  should  be  the  bur- 
den of  our  cry;  always. 

Consistency 
There  is  still  another  matter  of  policy  equally 
important.  There  is  no  sense  in  going  into  ad- 
vertising of  this  sort  unless  one  is  prepared  to 
devise  a  policy  and  then  consistently  to  carry 
it  out.  It  is  the  height  of  folly  to  go  off  at 
half-cock  in  such  matters.  If  every  dealer  who 
undertakes  to  feature  the  musical  possibilities 
of  the  talking  machine  will  realize  that  he  must 
go  in  for  a  definite  policy  and  carry  it  out 
steadily,  before  he  can  expect  results,  then  we 
shall  have  less  of  this  rushing  into  one  spas- 
modic burst  of  ill-directed  activity  after  an- 
other, without  any  result  at  all.  Steady  pub- 
licity steadily  devised,  means  slow,  but  sure 
and  steady,  results.  Spasmodic  activity  and 
continual  change  of  plans  consume  time  and 
money  endlessly,  but  lead  nowhere.  The  pub- 
licity plan  that  promises  best  of  all  is  one  de- 
voted to  the  end  of  bringing  out  the  musical 
possibilities  of  the  talking  machine  generical- 
ly,  without  undue  emphasis  on  the  personality 
of  this  or  that  record-artist.  This  I  say  again, 
but  at  the  same  time  would  emphasize  that  the 
national  advertising  of  great  manufacturers  was 
right  in  pushing  these  personalities  from  the 
start,  since  in  no  other  way  could  the  talking 


machine  have  been  pushed  to  its  present  con- 
dition. Yet,  though  it  be  true  that  Caruso  and 
Tetrazzini  helped  the  talking  machine,  it  is  still 
more  the  case  that  the  talking  machine  literally 
"made"  these  two,  and  many  other  artists. 

Meanwhile  the  ideas  set  forth  here  will,  I 
hope,  stimulate  some  right  and  constructive 
thinking  among  those  retailers  who  are  seeking 
for  expansion  of  their  field  of  sales. 


MOZART  CO.  EXPANSION 


Purchases  the  Plant  of  the  Colonial  Cabinet  Co. 
and  Incorporates  for  $75,000  Paid  in 


St.  Louis,  Mo.,  July  7.— The  Mozart  Talking 
Machine  Co.,  of  this  city,  manufacturer  of  the 
Mozart  line  of  machines,  has  purchased  the 
plant  of  the  Colonial  Cabinet  Co.  and  has  in- 
corporated for  $75,000,  fully  paid  in. 

The  Mozart  Talking  Machine  Co.'s  business 
has  increased  so  rapidly  since  the  first  of  the 
year  that  it  was  necessary  to  materially  in- 
crease its  capacity,  and  the  plant  of  the  Co- 
lonial Cabinet  Co.  was  purchased  to  turn  out 
cabinets  in  addition  to  three  factories  which 
are  also  producing  cabinets  for  this  company. 
The  Mozart  line  is  being  handled  by  success- 
ful dealers  throughout  the  country,  and  with  its 
increased  facilities  the  company  will  have  an 
opportunity  to  take  care  of  its  fall  trade  ade- 
quately. 


PURCHASE  THE  REICHARD  STORE 


Charles  H.  Mitchell,  of  Poughkeepsie,  N.  Y., 
and  William  C.  McDonough,  of  Albany,  N.  Y., 
have  purchased  the  Reichard  store  on  Fair 
street,  Kingston,  N.  Y.,  and  will  conduct  it  as 
a  headquarters  for  Columbia  Grafonolas,  under 
the  name  of  the  Columbia  Shop. 


Tell  the  truth.  It  is  honest,  sounds  better, 
brings  better  results,  saves  lots  of  explanations 
and  removes  a  severe  tax  on  the  memory. 


We  can  make  castings  of  this  nature  to 
your  order  in  quantities  and  at  attractive 
prices  and  deliveries. 

Send  samples  or  blue  prints  for  estimate. 


"INDIANA"  DIE  CASTING  GO. 

CORNELL  and  11th  STREETS  INDIANAPOLIS,  IND. 
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Otto  Heineman  Phonograph  Supply  Co. 


INCORPORATED 


25  WEST  45th  STREET,  NEW  YORK 
FACTORIES,  ELYRIA,  OHIO— NEWARK,  N.  J. 


CHICAGO 


ATLANTA 


SEATTLE 


CINCINNATI 


TORONTO 


MOTOR  PERFECTION! 


Thirty-five  (35)  years  of  practical  experience  as  skilled  en- 
gineers and  mechanics  give  A.  F.  Meisselbach  &  Bro. 
country-wide  prestige. 

The  Meisselbach  motor  is  recognized  everywhere  as  the 
perfect  motor  for  the  highest  grade  machines.  It  is  backed  by 
the  Otto  Heineman  Phonograph  Supply  Co.  with  its  chain  of 
branch  office  and  service  stations  from  coast  to  coast. 

The  Meisselbach  motor  has  been  adopted  for  use  by  the 
leading  talking  machine  manufacturers. 

Let  us  serve  you  this  fall. 


President 
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Happenings  in  the  Dominion  of  Canada 


GREAT  ACTIVITY  PREVAILS  IN  EASTERN  CANADIAN  TRADE 

James  P.  Bradt  Receives  Cordial  Welcome  as  New  Manager  for  Canada  for  Columbia  Co. — Numer- 
ous New  Companies  Enter  the  Field — Par-O-Ket  Record  Agencies — Other  News 

the 


Toronto,  Ont.,  July  3. — The  many  friends  in 
the  talking  machine  and  music  trade  of  Canada 
of  James  P.  Bradt  are  extending  him  a  cordial 
welcome  on  his  return  to  this  country.  He  has 
just  arrived  in  Toronto  in  his  capacity  of  gen- 
eral manager  for  Canada  of  the  Columbia 
Graphophone  Co.'s  interests.  This  is  in  line 
with  a  reorganization  of  the  Columbia  Co.  ex- 
ecutive staff  recently  announced.  Ralph  Ca- 
banas, manager  of  the  company's  Canadian  di- 
vision, continues  in  that  capacity. 

•Mr.  Bradt  returns  to  this  country  with  all  the 
satisfaction  of  an  intimate  knowledge  of  the 
business  here.  He  first  came  to  Canada  in  1909, 
and  remained  until  1912.  During  this  time  he 
established  the  Columbia  factory,  which  has 
grown  to  great  proportions.  Returning  to  the 
United  States  to  pursue  other  lines  he  soon 
rejoined  the  company,  and  made  rapid  advances 
from  one  important  position  to  another.  When 
the  opportunity  of  returning  to  Canada  pre- 
sented itself  he  accepted  with  a  great  deal  of 
pleasure. 

The  Canadian  Symphonola  Co.,  Ltd.,  are  now 
established  in  their  new  factory  at  31  Brock 
avenue,  this  city,  where  the  head  offices  of  the 
company  are  located.  Wm.  Long,  president  of 
this  concern,  has  just  recently  completed  nego- 
tiations whereby  the  company  will  in  future 
manufacture  cabinets  in  their  own  factory,  and 
will  also  manufacture  for  the  trade.  The  prem- 
ises have  a  frontage  of  eighty  feet  on  Brock 
avenue  and  forty-five  feet  on  Noble  street,  be- 
ing L-shaped.  The  factory  is  well  equipped 
with  an  -up-to-date  woodworking  plant. 

The  Phonola  Co.,  of  Canada,  Ltd.,  has  been 
incorporated  with  a  Dominion  charter  and  share 
capital  of  $250,000  in  $100  shares.  The  incor- 
porators are  Arthur  B.  Pollock,  president,  Pol- 
lock Mfg.  Co.,  Ltd.;  A.  H.  Welker,  of  the  same 
firm;  E.  W.  Clement,  and  W.  P.  Clement,  trus- 
tees, and  Miss  Fischer,  all  of  Kitchener,  Ont. 
The  chief  place  of  business  of  the  company  is 
given  as  Kitchener,  and  the  charter  taken  out 
is  quite  comprehensive. 

The  following  Canadian  firms  have  been  ap- 
pointed distributors  of  the  Par-O-Ket  records: 
Brantford  Piano  Case  Co.,  Ltd.,  Brantford; 
Grant  Phonograph  Supply  Co.,  29  Colborne 
street,  Toronto;  Regal  Phonograph  Co.,  Ltd., 
145  Church  street,  Toronto;  Wilder's,  Ltd.,  292 
St.  Catherine  street,  West,  Montreal;  Melotone 
Talking  Machine  Co.,  Ltd.,  235  Fort  street, 
Winnipeg. 

Advantage  was  taken  of  the  recent  local  races 
in  Toronto  by  R.  S.  Williams  &  Sons  Co.,  Ltd., 
to  have  a  race  track  display  window.  The. 
track  and  lawn  in  the  foreground  were  on  a 
raised  platform.  The  track  consisted  merely 
of  a  board  with  rails  tacked  on.  Sand  was 
sprinkled  along  the  track.  The  overhanging 
background  of  lattice  work  was  covered  with 
imitation  flowers  and  foliage.  The  winning 
horse  was  labeled  "The  New  Edison."  Con- 
spicuous cards  were  displayed  on  the  various 
models. 

A.  C.  Denike,  of  Amherstburg,  Ont.,  who  is 
more  especially  a  druggist,  finds  his  Victor  rec- 
ord business  so  good  that  he  has  added  new 
record  racks,  and  been  obliged  to  invest  in  a 
motor  truck  to  deliver  the  goods.  He  now  has 
a  canvasser  devoting  all  his  time  to  Victrola 
business. 

In  anticipation  of  advanced  prices,  considered 
to  be  an  inevitable  result  of  the  United  States 
entering  the  war,  I.  Montagnes  &  Co.,  Sonora 
distributors  of  this  city,  are  urging  their  deal- 
ers to  buy  now.  They  point  out  that  increased 
prices  in  the  United  States  will  increase  prices 
in  Canada,  and  that  dealers  who  buy  in  advance 


will  have  the  additional  profit.  In  prepara- 
tion Montagnes  &  Co.  have  secured  an  unusual- 
ly heavy  shipment  of  the  different  models  of 
the  Sonora  line. 

i  They  have  also  received  and  shipped  the  first 
instalment  of  Made-in-Canada  Sonoras.  These 
are  the  "Troubadour''  model,  which  is  a  small 
machine  retailing  at  $35,  made  specially  for 
Canadian  trade.  This  small  machine  is  now 
in  the  United  States  Sonora  catalog. 

Standish  Phonograph  Co.,  Ltd.,  of  Toronto, 
has  been  incorporated  with  an  Ontario  charter, 
the  capital  being  $40,000.  The  incorporators 
are  A.  B.  Crosby,  W.  F.  Hayes,  manufacturers; 
Wm.  T.  Standish,  salesman;  J.  G.  Shaw  and  Jo- 
seph Montgomery,  barristers,  all  of  Toronto. 
The  first  three  named  are  the  provisional  di- 
rectors. 

E.  van  Gelder,  of  I.  Montagnes  &  Co..  To- 
ronto, is  on  a  business  trip  to  Western  Canada 
in  the  interests  of  the  Sonora  phonographs. 

"The  original  Gram-o-phone"  in  the  window 
of  the  National  Piano  Co.,  Ltd.,  attracted  a 
great  deal  of  attention.  It  was  displayed  be- 
side an  up-to-date  Victrola.     In  their  Victrola 


department  the  National  Co.  are  making  good 
progress  in  building  up  a  permanent  list  of 
record  customers.  Incidentally,  the  National 
Co.  have  a  series  of  attractive  and  well  built 
cabinets  specially  constructed  for  records. 

Regal  Phonograph  Co.,  Ltd.,  of  which  firm 
Edwin  A.  Stevenson  is  president  and  manager, 
announce  that  they  have  secured  distributing 
rights  of  Par-O-Ket  records.  These  retail  at 
40  cents  in  Canada.  The  Regal  firm  are  also 
featuring  Wall-Kane  needles. 

The  Home  Outfitting  Co.,  Hamilton,  had  a 
novel  window  demonstration  recently,  which 
gave  their  Pathe  department  a  great  boost. 
The  large  window  was  used  to  show  how  the 
Pathephone  and  Pathe  dance  records  could  be 
used  for  dancing.  This  firm  brought  on  a 
Mr.  Bennet  and  Miss  Pinkham  from  New  York 
to  demonstrate  the  latest  dances.  The  window 
was  tastily  decorated  with  roses.  The  new 
period  Pathephones,  Louis,  Queen  Anne,  Will- 
iam and  Mary,  and  Model  200  were  prominently 
displayed. 

Gerhard  Heintzman,  Ltd.,  piano  manufactur- 
ers, announce  the  completion  of  the  Gerhard 
Heintzman  phonograph.  Only  the  better 
grade  instruments  are  made.  Special  cabinets 
designed  to  accord  with  period  or  exclusive 
furniture  will  be  made. 


MAKES  SPECIAL  RECORDS  FOR  THE  FRENCH-CANADIANS 

Prof.  Joseph  Dumais  Records  for  the  Victrola — Woodhouse  &  Co.,  Montreal,  Open  New  Talking 
Machine  Department — General  Expansion  the  Rule — News  of  the  Month  in  Montreal 

Montreal,  Que.,  July  3 


-Prof.  Joseph  Dumais, 
of  Montreal,  has  made  a  special  study  of  the 
particular  accents  and  expressions  peculiar  to 
the  French-speaking  Canadian,  and  has  made 
two  amusing  records  wherein  he  portrays  these 
characteristics  most  successfully.  They  are  sure 
to  have  a  splendid  sale  among  French-speaking 
Victrola  owners,  and  "His  Master's  Voice" 
dealers  are  urged  to  provide  liberally  for  the 
big  demand  sure  to  come  for  these.  The  two 
selections  are  on  a  ten-inch,  double-sized  record. 

Castle  &  Son,  508  St.  Catherine  street  West, 
have  taken  on  the  representation  of  the  Gerhard 
Heintzman  phonograph.  A  well  attended  invi- 
tation recital  was  given  recently  when  the  ma- 
chine was  submitted  to  the  judgment  of  the 
public. 

Woodhouse  &  Co.,  furniture  dealers  de  luxe, 
in  removing  to  their  new  and  palatial  show- 
rooms at  the  corner  of  St.  Catherine  and  St. 
Urbain  streets,  announce  the  opening  of  a  pho- 
nograph department.  They  have  selected  the 
Pathephone  as  their  leader,  and  will  carry  a 
complete  stock  of  machines  and  records. 

The  Grafonola  department  of  W.  J.  White- 
side is  steadily  growing  in  popularity,  and  they 
report  good  business  both  in  machines  and 
records. 

Charles  Culross,  Sonora  representative,  stated 
that  there  was  a  good  and  constantly  increasing 
demand  for  the  Sonora  line  in  all  models.  "Fu- 
ture deliveries  look  very  bright,"  he  said.  "Spring 
trade,  notwithstanding  the  poor  weather  con- 
ditions which-  existed,  was  very  good,  while 
summer  business  to  date  has  been  most  satis- 
factory. We  certainly,  as  exclusive  talking  ma- 
chine dealers,  look  for  the  biggest  business  in 
our  history." 

Gervais  &  Hutchins  have  been  appointed 
wholesale  distributors  for  the  Province  of  Que- 
bec for  the  Cecilian  line  of  phonographs  and  a 
line  of  records. 

O.  C.  Dorian,  general  manager  of  Pathe 
Freres  Phonograph  Co.  of  Canada,  Ltd.,  re- 
ports that  one  of  their  newest  agencies  is  that 
of  C.  W.  Lindsay,  Ltd.,  Montreal.  Arrange- 
ments have  been  completed  whereby  this  house 
will  be  Pathe  distributor  for  the  territory  served 
by  its  headquarters  in  Montreal  and  its  branches 
located  at  Ottawa,  Quebec,  Sherbrooke,  Three 


Rivers,  Kingston,  Belleville  and  also  Brockville. 

Miss  Anna  Case,  the  charming  soprano  and 
exclusive  Edison  artiste,  whose  song  recital  at 
the  Arena  created  such  a  furore  in  Montreal  the 
early  part  of  June,  visited  Layton  Bros.,  the 
headquarters  of  the  New  Edison  Diamond  Disc 
phonograph,  during  the  morning  of  the  concert. 
Miss  Case  was  in  enthusiastic  vein  and  expressed 
great  admiration  for  the  beautiful  Edison  show 
rooms,  insisting  on  walking  through  the  record 
department  and  closely  examining  its  details. 

H.  P.  Labelle  &  Co.,  149  St.  Catherine  street 
East,  are  handling  a  nice  volume  of  day  in  and 
day  out  business  with  Columbia  and  Pathe  lines, 
and  have  recently  added  the  Selecto-Phone  line 
to  their  talking  machine  department. 

The  majority  of  the  piano  stores  handling 
talking  machines  and  records  have  agreed  to 
close  their  warerooms  on  Saturday  afternoons 
at  1  o'clock  during  the  months  of  June,  July  and 
August. 

Layton  Bros.,  Edison  and  Columbia  dealers, 
have  displayed  most  conspicuously  a  placard  in 
their  warerooms  which  reads  as  follows:  "Cus- 
tomers taking  records  on  approval  must  keep  at 
least  one-third.  All  approvals  or  exchanges 
must  be  returned  within  twenty-four  hours." 

The  Classic  Phonograph  Co.,  1016  St.  Denis 
street,  intends  pushing  its  product  throughout 
the  Province  of  Quebec. 

The  Corona  Phonograph  Co.,  of  this  city,  with 
a  branch  at  Quebec  City,  has  manufactured  to 
date  four  cabinet  models  which  will  be  sup- 
plemented by  two  more  types  shortly.  This 
firm  controls  for  the  Province  of  Quebec  the 
agency  for  the  Regina  slot  machine  and  has 
already  placed  a  large  number  both  locally  and 
in  the  Province  of  Quebec. 

Having  secured  the  wholesale  rights  for  the 
Province  of  Quebec  for  the  Cecilian  phono- 
graphs and  a  line  of  records,  Gervais  & 
Hutchins  are  now  making  extensive  alterations 
in  their  premises  to  accommodate  a  large  stock. 

The  Corona  Phonograph  Co.  has  patented  an 
automatic  stop  which  will  be  part  of  the  equip- 
ment on  all  of  its  machines. 

Wilders,  Limited,  is  putting  on  the  market 
the  Celeste.  It  is  built  to  play  any  disc  record 
and  the  tone  chamber  is  made  entirely  of  wood. 
(Continued  on  page  42) 
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THE  UNITED  STATES 


Un  D, 

Con  Icti 


Unico  Design  No.  1 


is  entering  upon  the  most 
prosperous  era  in  its  History. 

ENGLAND,  CANADA, 
FRANCE 

have  experienced  unprece- 
dented prosperity  in  all  home 
industries  since  the  inception 
of  the  War. 

ARE  YOU  PREPARED 

for  the  most  active  demand  in 
the  History  of  the  Talking 
Machine  Industry? 


U  NICO  SERVICE  IS  PRE- 
pared  for  any  requirement, 
whether  the  Largest  Department  in 
the  World  or  but  a  single  Room  or 
PvecOrd  Pvack.  No  matter  where  you 
are  located  Unico  Service  will  deliver 
the  Requirement  more  quickly,  more 
economically,  more  satisfactorily. 


U    NICO  EQUIPMENT  AND 
Decorations  are  executed 
both  in  standard  Unico  Designs  and 
also  in  Period  Styles,  such  as  Adam, 
Louis  XVI,  Empire,  Colonial,  etc. 


U    NICO  PLANNING 
Ser  v  ice   promptly  submits 
plans  for  Departments  of  Maximum 
Efficiency  at  Moderate  Cost.  Simply 
specify  available  space,  number  of 
and  record  capacity  desired. 


rooms 


UNICO  SERVICE  delivers  thm 


THE  UNIT  CONS1P 

121-131  South  Thirty-first  St« 

LITERATURE  ON  REQUEST 
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THE  UNICO  SYSTEM 


is  the  modern  method  of  mer- 
chandising Talking  Machines 
and  Records. 

MAXIMUM  EFFICIENCY 
SECURED 

without  delay  or  expensive 
interruption  to  your  business. 
Guarantees  at  Moderate  Cost 


u 


u 


PREPAREDNESS 

for  your  share  of  this  Fall's 
Increased  Sales  and  Profits  in 
Talking  Machines  and  Records. 


NICO  DEMONSTRATING 
Rooms,  Patented  Elastic  Sec- 
tional  Units,  Cabinet  Construction, 
Superbly  Finished  and  Appointed, 
Promptly  shipped  from  stock  in  Design 
and  Finish  to  suit  your  requirement. 
Prices  start  at  $90.00,  including  delivery 
East  of  Mississippi  River. 


NICO  RECORD  RACK 
System  most  practical  yet 
devised.  Maximum  Capacity  in  Min- 
imum Space.  Costs  but  3  cents  per 
Record  for  any  capacity,  Delivered. 


U  NICO  RECORD  COUNTER 
(Pat.  applied  for)  Eliminates 
Cashier  and  Wrapping  Departments, 
Speeds  the  Service,  Increases  the 
Sales.    Price  $100.00  Delivered. 

ds,  at  the  right  price,  right  away 

:tion  company 

-HLADELPHIA,  U.  S.  A. 

WRITE  TO-DAY 


Unico  Design  No.  5 
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TRADE  CONDITIONS  IN  THE  DOMINION  OF  CANADA— (Continued  from  page  39) 


Miss  Vezina,  in  charge  of  the  talking  machine 
department  of  Almy's,  Limited,  reports  good 
business  in  Columbia  machines,  particularly  in 
the  call  for  models  21  and  23,  whilst  112  has 
made  a  number  of  converts  the  past  month. 
This  firm  reports  that  Saturdays  and  Mondays 
are  the  busiest  days  of  the  week  in  volume  of 
sales. 

At  all  the  Victor  stores  of  the  Berliner  Gramo- 
phone Co.,  Ltd.,  their  attractive  windows  con- 
tained camp  scenes,  of  which  the  Victor  machine 
forms  the  center  of  attraction. 

The  Portophonea,  a  phonograph  designed  for 
camping  or  cottage  which  can  be  easily  car- 
ried with  the  record  container  entirely  enclosed, 
is  having  quite  a  sale  at  the  warerooms  of  H.  • 
C.  Wilson  &  Sons,  Ltd.,  Sherbrooke,  Que. 

Marie  Sundelius,  the  Edison  artiste,  gave  a 
song  recital  in  Montreal  the  past  week  under 
the  auspices  of  the  Guy  Drummond  Chapter, 
I.  O.  D.  E. 

The  wedding  was  quitely  celebrated  at  the 
residence  of  the  bride's  brother-in-law,  Gordon 
F.  Kearns,  Waverly  street,  Montreal,  June  27,  of 
Miss  Winifred  Helen  Cross  to  Norman  F. 
Rowell,  manager  of  the  talking  machine  depart- 
ment of  C.  W.  Lindsay,  Ltd. 

Layton  Bros,  during  June  found  an  exception- 
ally good  and  strong  demand  for  the  smaller 
types  of  Columbia  models  which  they  sold  for 
camp,  cottage  and  summer  homes. 


Victrola  and  Victor  records  combined  with  se- 
lections by  local  talent,  which  created  a  great 
deal  of  interest  in  the  town  of  Bengough,  where 
it  was  given,  and  incidentally  produced  $30  for 
the  Belgian  Relief  Fund,  a  collection  being 
taken  at  the  door.  The  program  consisted  of 
twenty  selections  on  the  Victrola,  and  these 
were  interspersed  with  solos,  both  vocal  and 
instrumental,  recitations,  readings,  etc. 

C.  B.  Moore,  of  R.  J.  Whitla,  Ltd.,  Pathe  de- 
partment, is  on  a  trip  among  his  ever  increas- 
ing clientele  in  the  West. 


The  Columbia  Co.  reports  that  its  principal 
shortage  is  needles;  all  other  goods  are  now 
coming  along  nicely. 

The  Furnishers,  Ltd.,  of  New  Brunswick,  is 
now  opening  up  Columbia  departments  in  its 
various  stores  throughout  the  West. 

Mr.  Lurie,  of  the  Melotone  Talking  Machine 
Co.,  is  at  present  on  the  road  calling  on  the 
trade,  and  reports  very  good  business. 

With  the  Canadian  Phonograph  and  Sapphire 
Disc  Co.  business  is  reported  as  fairly  good  in 
Pathe  lines. 


HIGH  CLASS  GOODS  HAVE  CALL  IN  MARITIME  PROVINCES 

Money  Appears  to  Be  Plentiful  in  That  Section 
nent  Makes  of  Machines 


of  Canada  and- Cash  Sales  Are  Frequent — Promi- 
That  Are  Selling  Well 


STOCK  SHORTAGE  IN  WINNIPEG 

Demand  for  Both  Machines  and  Records  Proves 
Excellent — Victrola  Concerts  Attract  Much 
Attention — New  Departments  Opened 


Winnipeg,  Man.,  July  3. — The  demand  for 
talking  machines  continues  good,  and  there,  is; 
less  heard  of  the  short  supply  of  machines.  The 
call  for  records  is  almost  in  excess  of  the  sup- 
ply. 

Mr.  Scrafield,  of  the  Western  Gramophone 
Co.,  distributors  of  "His  Master's  Voice"  prod- 
ucts, has  just  received  shipments  of  three  dif- 
ferent styles  of  Victrolas,  which  were  badly 
needed  to  help  meet  the  wants  of  dealers.  Rec- 
ord business  is  particularly  active  with  this 
company. 

Joseph  Tees,  235  Portage  avenue,  reports  busi- 
ness a  little  quiet  for  the  past  month,  but  is 
looking  forward  to  a  good  campers'  trade. 

The  Bengough  drug  store,  of  Bengough,  Sask., 
conceived  the  idea  of  giving  a  concert  with  a 
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Mag-Ni-Phone 


Retail 
Price 


A  recent  trip  through  the  leading  centers  of 
the  Maritime  Provinces  found  the  talking  ma- 
chine jobbers  and  dealers  alike  most  enthusi- 
astic over  the  future  of  the  talking  machine.  A 
good  class  of  machines  is  being  sold,  being  in 
nearly  all  cases  the  higher  grade  and  more  ex- 
pensive models.  The  demand  for  records  is 
confined  principally  to  popular  songs,  instru- 
mental and  dance  music,  a  limited  call  being 
noticeable  for  classical  and  grand  opera  selec- 
tions. 

Cash  figures  most  prominently  in  nearly  all 
cases,  very  few  time  sales  being  registered. 
"In  fact,"  said  one  dealer,  "the  majority  of  our 
customers  are  even  unaware  that  we  sell  talk- 
ing machines  on  time." 

The  Amherst  Pianos,  Ltd.,  St.  Johns,  N.  B., 
allow  a  talking  machine  and  twelve  selections 
on  trial.  They  have  sold  a'large  quantity  of 
the  popular  Columbia  song  hits  "For  Me  and 
My  Gal"  and  "Indiana." 

.  -The  Johnston  Piano  Co.,  Halifax,  distributors 
for  Sonora  phonographs  for  Nova  Scotia,  arc 
very  elated  over  the  sale  of  an  Elite  model, 
$240,  Sonora  machine,  to  a  prominent  musical 
gentleman  of  Halifax. 

H.  L.  Hewson  &  Son,  Amherst,  jobbers  of  the 
Pathe  for  Nova  Scotia,  report  a  steady  increas- 
ing trade  for  this  make. 

The  Johnston  Piano  Co.,  of  Halifax,  in  addi- 
tion to  handling  the  Sonora,  feature  Columbia, 
Pathe  and  Phonola,  and  in  these  makes  handle 
a  large  volume  of  business.  Columbia  and 
Pathe  records  are  excellent  sellers,  they  claim. 

A.  A.  MacKenzie,  of  New  Glasgow,  finds  the 
New  Edison  Diamond  Disc  machine  a  popular 
line  to  exploit  and  has  already  placed  a  large 
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1  The  Talkin 


Big  Profits — Quick  Turn-Overs— High  Quality 
are  responsible  for  dealers  everywhere  handling 
the  Mag-Ni-Phone,  Model  "J,"  in  such  an  en- 
thusiastic and  successful  manner.  Equipped  with 
our  new  Universal  Tone  Arm,  the  Model  "J" 
plays  all  lateral  cut  records  with  the  reproducer 
in  a  Vertical  position;  all  hill-and-dale  cut  rec- 
ords with  the  reproducer  in  an  Oblique  position. 


This  model  is  also  equipped  with  a  worm- 
driven  motor  of  our  own  design — an  extra  large 
reproducer — 12-inch  turn  table  and  is  beautifully 
finished  in  mahogany. 

Write  Today  for  our  unusually  attractive  dealer 
proposition  and  the  complete  record  service  we 
can  furnish  vou. 


J  Liberal  Discounts  to  Dealers  and  Jobbers 

1 

Charles  W.  Shonk  Company 

1      707  St.  Charles  St.  American  Can  Co.,  Owner  MaVWOOd  111. 

I  '  ' 
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number  of  these  in  homes  in  New  Glasgow  and 
surrounding  territory. 

W.  H.  Thorne  &  Co.,  Ltd.,  of  St.  Johns,  N.  B., 
have  developed  a  large  trade  as  Edison  job- 
bers in  the  extended  territory  which  they  con- 
trol. This  includes  New  Brunswick,,  Nova 
Scotia,  and  Prince  Edward  Island.  J.  G.  Har- 
rison, secretary  of  the  company,  in  a  recent 
chat,  expressed  himself  optimistically  regard- 
ing the  business  outlook  for  the  Edison  in  the 
territory  which  his  house  controls. 

The  C.  H.  Townsend  Piano  Co.,  St.  John  and 
Moncton,  are  Victrola  enthusiasts,  and  the  large 
number  of  machines  they  are  placing  shows  the 
implicit  faith  they  have  in  this  make.  They 
also  do  a  large  business  in  Victor  records. 

The  Halifax  (N.  S.)  Herald  -in  a  recent  edi- 
torial commenting  upon  Sir  George  Foster's 
brilliant  speech  in  Parliament  in  Ottawa  in  re- 
gard to  the  workmen  came  out  with  large  sized 
type  heading  the-  article  as  follows:  "Isn't 
Thomas  A.  Edison,  Toiling  Eighteen  Hours  Out 
of  'Every  Twenty-four,  to  Lighten  the  Burdens 
of  Mankind,  Just  as  Much  a  'Labor  Man'  as 
Any  Member  of  the  Halifax  Trades  and  Labor 
Council?" 

Further  down  in  the  same  editorial  mention 
was  also  made  of  Mr.  Edison  as  follows: 
"Thomas  A.  Edison,  toiling  eighteen  hours  in 
his  laboratory  to  increase  the  knowledge  and 
lighten  the  burdens  of  mankind — can  HE  not 
rightfully  claim  membership  in  the  ranks  of 
LABOR?" 


SOME  EXCELLENT  RECORD  PUBLICITY 


Economy  Store,  Scranton,  Pa.,  Takes  Quick 
Advantage  of  Issuance  of  Victor  Record  Made 
by  Claude  Isaacs,  a  Local  Boy  Soprano 


Scranton,  Pa.,  July  2. — The  Economy  Store, 
which  maintains  a  live  Victor  department  at 
316  Lackawanna  avenue,  this  city,  recently  fea- 
tured in  a  most  successful  way  a  Victor  record 
made  by^Claude  Isaacs,  the  young  boy  soprano 
of  Scranton.  The  boy's  voice  is  declared  to 
be  most  unusual  in  quality,  and  his  register  is 
from  C  below  to  F  above  the  staff.  He  does 
solo  work  with  St.  Luke's  Boy  Choir,  and  also 
appears  in  local  concerts.  His  record  bears 
on  one  side  "Comin'  Thro'  the  Rye,"  and  on 
the  other  "Sing,  Sing,  Birds  on  the  Wing."  The 
Economy  Store  issued  a  special  folder  show- 
ing a  photograph  of  Master  Isaacs  standing 
beside  a  Victrola  in  the  Economy  department 
and  calling  attention  to  the  special  local  appeal 
of  the  record  beyond  its  purely  musical  quality. 


Hardware  for 
Talking  Machines 


Lid  supports 
Needle  cups 
Needle  rests 
Knobs 


Tone  rods 
Continuous  binges 
Door  catches 
Sliding  casters 


Special  parts  made  to  order.    Write  us. 

WEBER  KNAPP  COMPANY,  Jamestown,  N.  Y. 
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If  you  will  make  careful  comparison,  you 
will  find  thai  the  range  of  Columbia  prices 
brings  you  closer  to  more  varieties  of  profit 
than  any  other  line  on  the  market. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


STRONGEST  DEMAND  FROM  THE  SMALL  TOWNS  IN  OHIO 

Dealers  in  Rural  Communities  Particularly  Active  After  Business — Cincinnati  Retailers  Show 
Inclination  to  Stock  Up  for  Fall — Many  Edison  Dealers  to  Attend  Convention — General  News 

Cincinnati,  O.,  July  6. — Most  of  the  business     Among  those  enrolled  to  date  are:  Mr.  and  Mrs. 

J.  A.  Radebaugh,  Columbus,  O.;  George  E.  Tifft, 
Columbus,  O.;  R.  Oglesby,  Nashville,  Tenn.; 
Scott  Brothers,  Ashland,  Ky.;  M.  R.  McMillion, 
McComas,  W.  Va.;  C.  H.  Wadlington,  Shelby- 
ville,  Ky.;  Ferd  Imfeld,  Hamilton,  O.;  Mr.  and 
Mrs.  F.  R.  Follis,  Dayton,  O.;  Spring  Brothers, 
Eaton,  O.;  Mr.  and  Mrs.  Chauncey  D.  Glenn, 
Urbana,  O.;  Mr.  and  Mrs.  Wolfe,  New  Lexing- 
ton, O.;  Mr.  Burkart,  Jr.,  Newport,  Ky. ;  Mr.  and 
Mrs.  Frentzel,  Cincinnati,  O.;  Mr.  Henlein,  of 
Alms  &  Doepke  Co.,  Cincinnati,  O.;  Mr.  and 
Mrs.  P.  H.  Oelman,  Cincinnati,  O.;  A.  O.  Peter- 
son, Cincinnati,  O. 

Vocalion  sales  during  the  month  of  June  were 
not  affected  in  the  least  by  the  tremendous  de- 
mands on  the  public  by  both  the  Liberty  Loan 
and  Red  Cross  campaigns.  Mr.  Byars  reports 
a  substantial  increase  in  his  department  over 
last  year.  June  30  closed  the  fiscal  year  for  the 
department  with  an  increased  Vocalion  business 
of  40  per  cent. 

Robt.  Casey,  of  the  local  Vocalion  forces,  has 
just  returned  from  a  two-week  vacation  spent 
touring  through  the  hills  of  old  Kentuck.  E. 
M.  Hacker  is  now  vacationing  with  his  family  in 
the  environs  of  Indianapolis. 

"Being  an  optimistic  sort  of  a  fellow,  I  feel 
that,  although  business  is  a  little  dull,  that  this 


O.,  July  6. — Most  of  the  business 
of  the  past  month  was  found  in  the  smaller 
centers,  the  jobbers  finding  a  lessening  of  the 
demand  for  goods  in  the  big  towns.  General 
conditions  are  regarded  as  satisfactory. 

The  Victrola  department  of  the  Rudolph  Wur- 
litzer  Co.  was  a  scene  of  great  activity  all  dur- 
ing the  month  of  June.  War  conditions  seem 
to  have  but  one  very  noticeable  effect  and  that 
is  that  all  dealers  seem  to  be  determined  to 
cover  themselves  for  the  balance  of  the  year  as 
regards  stock  at  the  earliest  possible  moment. 
Trade  is  good  with  the  vast  majority  of  dealers. 
This  has  prevented  a  great  many  from  accumu- 
lating any  stock  and  has  made  them  more 
anxious  to  cover  their  requirements  before  con- 
ditions change  and  many  influences  are  at  work 
to  make  it  difficult  to  get  goods. 

Record  business  continues  quite  heavy  and 
while  some  types  of  instruments  are  not  meet- 
ing the  sales  that  were  expected,  other  styles 
have  been  going  far  beyond  expectation  and 
very  favorable  sales  reports  come  in  from  all 
other  territories. 

Record  business,  especially  in  a  wholesale  way, 
is  extremely  heavy  indicating  that  there  will  be 
very  little  falling  off  of  record  business  during 
the  summer  as  the  tremendous  demand  for  patri- 
otic records  has  and  will  undoubtedly  make  up 
for  any  falling  off  in  demand  for  other  kinds 
of  music. 

An  agency  of  the  Fritzsch  Phongraph  Co. 
is  to  be  established  at  Pittsburgh,  being  one  of 
the  few  of  the  kind  contemplated  by  the  cor- 
poration which  expects  to  do  most  of  its  job- 
bing. Before  the  end  of  the  month  the  com- 
pany expects  to  open  its  retail  distributing 
house.    This  will  be  probably  on  Fourth  street. 

The  Starr  Piano  Co.'s  record  factory  at  Rich- 
mond is  now  producing  1,000  discs  a  day  and 
Manager  Pauling,  of  the  Cincinnati  store,  who 
is  receiving  a  liberal  supply,  says  this  amount 
will  be  gradually  increased. 

J.  H.  Noback  is  now  the  head  salesman  of 
the  Victor  department  of  the  Cable  Company. 
Kenneth  Bartlett,  his  predecessor,  has  joined  the 
artillery  contingent  of  the  Ohio  National  Guard. 
Miss  Francis  Phillips,  custodian  of  the  records, 
has  been  appointed  an  assistant  to  Manager 
M.  A.  Greulich. 

Frank  Tuchfarber,  of  Westwood,  inventor  of 
a  patented  method  of  varnishing  the  sound 
chamber,  is  at  work  forming  a  company  to  pro- 
duce this  article  in  connection  with  the  phono- 
graph. 

All  the  details  have  been  made  for  the  de- 
parture of  the  Middle  West  delegation  to  the 
annual  meeting  of  Edison  merchants,  to  take 
place  at  New  York  city,  commencing  July  12. 
A.  O.  Peterson,  of  the  Phonograph  Co.,  has 
already  enlisted  twenty  representatives  from  his 
territory  and  expects  to  increase  this  number. 
The  party  will  leave  in  a  special  car  over  the 
Big   Four   Railroad   on   Wednesday,  July  11. 


is  only  a  temporary  slump,  a  sort  of  ultra  con- 
servatism of  the  buying  public  that  will  pass 
.  over,  and  business  conditions  will  readjust 
themselves  to  a  more  normal  state,"  said  R.  J. 
Whelan,  local  manager  of  the  Columbia  Grapho- 
phone Co.  "From  an  optimistic  standpoint  busi- 
ness during  the  month  of  June  struck  a  very 
satisfactory  average.  There  were  dull  days  to 
be  sure,  but  the  month  as  a  whole  broke  last 
year's  record.  Dealers  continue  to  buy  and 
send  in  substantial  orders  and  while  we  have 
some  complaints  from  dealers  that  business  is 
poor,  these  reports  are  in  the  minority." 

George  W.  Hopkins,  general  sales  manager  of 
the  Columbia  Graphophone  Co.,  was  in  Cincin- 
nati the  latter  part  of  the  month,  en  route  to 
New  York.  Mr.  Hopkins  has  been  making  a 
tour  of  the  Columbia  stores  throughout  the 
country  and  seems  to  be  entirely  satisfied  with 
the  business  done  by  the  various  stores. 

W.  C.  Kobin,  special  Dictaphone  representa- 
tive from  New  York,  is  still  in  Cincinnati  and 
he  and  the  local  salesmen  are  working  hard 
closing  up  some  important  Dictaphone  deals 
which  have  been  pending. 


INCREASES  BUSINESS  EFFICIENCY 

The  improvement  of  your  business  imagina- 
tion will  increase  your  business  efficiency. 
Imagination  is  restoration  in  mental  activity  of 
experiences  one  has  -had  and  the  recombina- 
tion of  the  elements  of  such  experiences  in 
forms  hitherto  not  experienced. 


HOW  THE  MOTROLA  HELPS  YOU 
TO  BIGGER  BUSINESS 

TT  increases  your  salesmen's  sales — because  it  saves  their  time,  permitting 
them  to  wait  on  more  customers  at  once.     It  relieves  them  of  winding 
— allowing  them  to  concentrate  on  selling. 

It  makes  your  store  pleasantei — more  inviting,  more  up-to-date,  with  the 
drudgery  and  irritation  of  winding,  winding,  winding,  abolished. 

The  Motrola  winds  phonographs  by  electricity.  It  is  easily  attached  to  any 
instrument  in  place  of  the  winding  handle.   It  insures  perfect  time  and  tone. 

IMPORTANT 

The  Motrola  will  quickly  pay  for  itself — and  earn  additional  profits  too — 
by  selling  other  Motrolas  for  you.  Successful  dealers  everywhere  report 
steady  sales  and  profits  on   the  Motrola. 

We  shall  be  glad  to  send  a  Motrola  to  responsible 
dealers  on  10  days' trial.     Write  for  information. 

JONES-MOTROLA,  Inc. 

29-31  West  35th  Street 
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The  Trade  In  Philadelphia  And  Locality 


Philadelphia,  Pa.,  July  9. — The  talking  ma- 
chine business  in  Philadelphia  in  June  was  very 
satisfactory,  although  it  did  not  come  up  to  the 
mark  in  the  per  cent,  advance  as  was  shown 
during  the  previous  five  months  of  the  year. 
The  first  half  of  1917  has  been  most  gratifying 
to  the  talking  machine  dealers,  and  there  is  a 
general  feeling  of  optimism  among  the  trade. 
There  has  been  a  scarcity  of  machines,  and  sev- 
eral of  the  firms  told  me  that  they  could  have 
used  at  least  again  as  many  Victors  as  was 
doled  out  to  them,  but  in  the  way  of  records,  the 
supply  was  kept  about  equal  to  the  demand. 
Edison  Dealers  Form  Organization 

One  of  the  chief  interesting  features  in  the 
local  trade  in  June  was  the  organization  ef- 
fected by  the  Edison  dealers  here.  Last  week 
all  the  dealers  in  the  Edison  in  this  city  met 
at  the  Bingham  House,  had  a  luncheon,  and 
organized  for  the  purpose  of  more  effectively 
promoting  the  Edison  phonograph  in  this  ter- 
ritory, and  to  work  in  unison  for  the  ad- 
vertising of  the  product.  It  was  a  most  satis- 
fying meeting,  and  a  general  good  feeling  was 
brought  out.  The  officers  elected  were:  Her- 
bert E.  Blake,  president;  Homer  Davis,  of 
George  B.  Davis  &  Co.,  vice-president;  Mr. 
Frederick,  of  the  Ludwig  house,  treasurer,  and 
Harry  Somers,  secretary.  The  association  will 
number  fifteen  dealers. 

Blake  &  Burkart  Dissolve  Partnership 

The  firm  of  Blake  &  Burkart,  who  have  been 
dealers  in  the  Edison  phonograph  for  the  past 
three  years  at  Eleventh  and  Walnut  streets,  have 
dissolved  partnership,  Mr.  Burkart  to  go  into 
another  business,  and  Mr.  Blake  to  continue  as 
Edison  representative.  The  dissolution  oc- 
curred on  June  18.  Mr.  Burkart  has  secured 
the  representativeship  for  four  States  for  the 
Thermo  Electric  Faucet,  and  will  continue  at 
the  former  location.  The  States  are  Pennsyl- 
vania, New  Jersey,  Delaware  and  Ohio.  He 
will  utilize  most  of  the  floor  of  1102  Walnut. 
This  new  electric  water  heater  is  a  novel  and 
most  useful  device,  and  Mr.  Burkart  will  go 
extensively  into  its  exploitation  in  his  terri- 
tory. 

Mr.  Blake  will  continue  the  occupation  of  the 
first  floor  at  1100  Walnut,  will  occupy  the  for- 
mer offices  of  the  firm  in  the  rear  of  1102  and 


Satisfied  Service 

for  the  Victor  Dealers  has  made 

Weymann  Service 

nation  wide.  Let  us  help  you  increase  your  profits  by 
ordering  from  us  and  obtain  the  extra  profits  and  satisfac- 
tion which  come  with  complete  shipments. 

WEYMAHH 

Victor  Distributors 
1108  Chestnut  Street  Philadelphia,  Pa. 


has  built  a  demonstration  room  at  1102  in  front 
of  the  offices.  Mr.  Blake  reports  that  his  June 
business  has  been  satisfactory,  and  especially 
so  under  the  existing  conditions.  At  the  end 
of  the  first  half  of  the  year  he  finds  that  the 
business  has  been  way  ahead  of  the  amount 
done  in  1916.  He  will  attend  the  Edison  con- 
vention in  New  York  on  the  12th  and  13th,  and, 
as  far  as  he  can  learn,  practically  every  firm  han- 
dling the  Edison  in  Philadelphia  will  be  rep- 
resented. A  former  salesman  of  the  firm, 
Jack  Usher,  who  is  a  member  of  a  hospital 
unit,  is  about  to  sail  for  France.. 
Louis  Buehn  Co.  Closed  Good  June  Business 
The  Louis  Buehn  Co.  reports  that  its  business 
in  June  was  good,  and  that  it  held  its  own  over 


Penn  Victor  Service 

does  not  end  when  the  machines  and 
records  have  been  shipped  on  time  and 
as  ordered  by  the  dealer.  Penn  Victor 
Service  does  not  cease  its  good  influence 
until  the  machines  and  records  have 
BEEN  SOLD  TO  THE  PUBLIC. 

A  Great  Part 

of  our  time  is  devoted  to  showing  the 
dealer  various  merchandizing  principles 
which    experience  has  taught  us  will 
materially  increase  his  annual  "turnover"  - 
of  Victor  goods. 

PENN  PHONOGRAPH  CO. 


17  South  Ninth  Street 


PHILADELPHIA 


the  June  of  last  year.  The  company,  how- 
ever, is  handicapped  by  the  machines  not 
coming  in  in  large  enough  quantities  as  required. 
Three  times  as  many  as  received  could  have 
been  used.  Mr.  Buehn  last  week  opened  his 
cottage  at  Ocean  City,  and  will  spend  con- 
siderable time  there,  as  last  year,  during  the 
warm  months. 

Some  Recent  Visitors 

Among  out-of-town  visitors  here  the  past 
week  were  Mr.  Lawall,  of  Lawall  Brothers, 
Catasauqua,  Pa.,  Mr.  and  Mrs.  J.  E.  Giles,  rep- 
resenting Spargo  &  Co.,  Hazelton,  Pa.,  and  Mr. 
Young,  representing  Stiefif  &  Young,  of  Mt. 
Carmel,  Pa. 

Have  Attractive  Establishment 

Mackintosh  Brothers,  of  Woodbury,  N.  J., 
have  recently  completed  their  new  store  and 
erected  several  new  soundproof  rooms,  and  now 
have  one  of  the  finest  talking  machine  stores  in 
South  Jersey. 

Penn  Co.  Reports  Progress 

The  Penn  Phonograph  Co.  reports  that  June 
was  a  good  month,  business  being  limited  to  the 
number  of  machines  the  house  was  able  to  se- 
cure from  the  factory.  L.  P.  Brown  is  at  pres- 
ent spending  his  vacation  at  Island  Heights, 
N.  J.  All  the  Penn  Co.  vacations  have  been 
arranged  for,  with  the  exception  of  those  of 
the  members  of  the  firm. 

Joins  Force  of  E.  W.  Van  Duzen 

J.  B.  Carswell,  formerly  connected  with  the 
haberdashery  firm  of  Reid  &  Fort,  has  connected 
himself  with  E.  W.  Van  Duzen,  the  Victor 
dealer  in  Germantown.  Mr.  Carswell  has  been 
a  salesman  for  a  number  of  years,  and  knows 
well  the  art. 
Big  Demand  for  Edison  Dictating  Machines 

Business  at  the  offices  of  the  Edison  Dictat- 
ing Machine  Co.  was  better  in  June  than  during 
any  previous  month  thus  far.  They  nearly 
doubled  their  sales  over  June  a  year  ago.  The 
firms  to  make  the  biggest  installations  were  the 
Miller  Lock  Co.,  the  American  Pulley  Co.  and 
the  Cumberland  Valley  Railroad  Co.  Manager 
G.  M.  Austin  has  taken  his  family  to  Ocean 
City  for  the  summer. 

Well  Satisfied  With  Business 

The  Sonora  Co.  is  well  satisfied  with  the  busi- 
(Continued  on  page  46) 
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You're  OUT— tagged  on  the  slide  home.  You  make 
the  long  hit  with  the  Victrola  sale  but  you're  OUT 
on  Victor  Records.  Buehn  Service  helps  you  to  score. 
We'll  back  you  on  deliveries  for  the  "home  run"  sat- 
isfaction of  your  customers.  We  can  do  our  part  of  it 
all  right,  but  you  must  tell  us  the  numbers  you  want. 

Your  customers  are  "whimsical."  You  think  they 
want  one  selection,  you  order  big,  and  the 
business  is  small.  If  you  order  light,  the 
business  grows  large.  "Right  Ordering" 
is  also  where  we  help. 

Experience  has  built  Buehn  Service,  and 
its  efficiency  is  at  your  command  without 
cost.    We  urge  more  attention  to  selling 
Victor  Records  because  this  is 
the  end  of  permanent  profits 
and  of  musical  service. 

Music—that's  what  you  sell. 
Music—that's  what  your  cus- 
tomers buy.    Rely  on  Buehn 
Service  to  increase  your  Summer 
Record  business  for 
there  is  No  Limit  to 
Jj^    J-J  Victor  record  profits. 


The  Louis  Buehn  Go. 

VICTOR  DISTRIBUTORS     -    WHOLESALE  ONLY 

Philadelphia 


SERVICE 
on  VICTOR  RECORDS 
PHILADELPHIA 
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TRADE  NEWS  FROM  PHILADELPHIA 

(Continued  from  page  44) 

ness  it  has  done  in  Philadelphia  in  June,  and 
everything  points  to  a  smashing  business  this 
fall.  The  president  of  the  company,  George  E. 
Brightson,  was  in  Philadelphia  last  week. 
William  Keech,  assistant  manager  here  of  the 
Sonora  Co.,  is  at  present  on  a  two  weeks'  va- 
cation at  Ocean  City. 

Displays  the  Wellner  Marvel 

Julius  Wellner  has  been  attracting  consider- 
able attention  at  his  store  at  923  Walnut  street 
through  his  new  invention,  called  the  Wellner 
Marvel.  It  is  a  machine  in  which  twenty-four 
different  records  can  be  placed  in  position  at 
one  time  and  are  placed  upon  the  machine 
automatically  by  the  pushing  of  a  button,  with- 
out winding  or  inserting  a  new  needle.  Vic- 
tor,-Columbia,  or  any  other  record  can  be  used. 
The  ten-inch  records  are  placed  on  one  side 
and  the  twelve-inch  records  on  the  other.  By 
this  invention  the  operator  is  relieved  from 
doing  anything  but  enjoying  the  music.  The 
Marvel  is  ready  to  be  placed  on  the  market. 
W.  L.  Eckhardt  Optimistic  Over  Trade  Outlook 

Manager  Walter  L.  Eckhardt,  of  the  Pennsyl- 
vania Talking  Machine  Co.,  the  big  distributors 
here  of  the  Columbia  talking  machine  and  rec- 
ords, is  most  optimistic  regarding  the  condi- 
tion of  the  talking  machine  business  both  as 
to  the  immediate  future  and  in  time  to  come. 
Mr.  Eckhardt  gives  the  subject  careful  reflec- 
tion, and  he  believes  that  his  business  is  just 
on  the  eve  of  a  great  boom.  He  gives  logical 
reasons  for  his  belief. 

Mr.  Eckhardt  says  that  the  Pennsylvania  Co. 
enjoyed  an  exceptionally  good  business  in  June, 
especially  considering  conditions.  "The  war," 
he  says,  "has  not  materially  hindered  our  prog- 
ress so  far.  June  was  very  much  better  than 
last  year.  In  our  district  we  have  maintained 
our  average  increase,  while  some  of  the  stores 
have  been  running  way  ahead. 

"Machines  and  records  are  coming  in  very 
much  better  and  in  larger  quantities  than  the 
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factory  shipped  us  for  many  months.  We  have, 
at  present,  the  largest  stock  of  records  that  we 
have  ever  carried  in  our  history.  With  this 
stock  we  have  been  able  to  fill  a  greater  per- 
centage of  our  orders  than  we  were  ever  able 
to  do  before;  and  the  dealers,  recognizing  this, 
have  taken  advantage  of  it  to  place  their  stocks 
in  proper  conditions. 

"I  believe  we  are  going  to  have  the  biggest 
winter's  business  in  our  history.  The  indica- 
tions, as  I  see  them,  are  that  by  September 
people  will  have  entirely  recuperated  from  the 
hysteria  that  has  taken  hold  of  them  in  the 
past  few  months.  They  will  realize  that  where 
there  is  so  much  money  to  be  distributed,  as 
we  know  will  be,  due  to  the  large  exportations 
brought  about  by  the  war,  the  one  who  is  alert 
will  get  every  bit  out  of  the  money  to  be  ex- 
pended, and  I,  therefore,  figure  that  the  talking 
machine  business  will  enjoy  a  good  proportion 
of  this  extra  patronage." 

Mr.  Eckhardt,  in  several  days,  will  establish 
his  family  at  the  Marlborough-Blenheim  at  At- 
lantic City  for  the  summer,  where  he  will  be 
able  to  spend  much  time  with  them. 


INCREASING  DEMAND  FOR  ALBUMS 

National  Publishing  Co.  States  That  Business 
Is  Growing  Steadily — Has  Ample  Stock  of 
Paper  on  Hand — Offer  New  Improvements 

Philadelphia,  Pa.,  July  3. — The  National  Pub- 
lishing Co.  states  that  its  record  album  business 
is  larger  at  present  than  ever  before  in  the 
history  of  this  branch  of  their  manufacturing. 
Their  monthly  sales  this  year  averaged  more  than 
30  per  cent,  increase  as  compared  with  corre- 
sponding months  of  any  preceding  year.  This  is 
due,  they  declare,  to  the  fact  that  albums  are 
fast  displacing  all  other  record  filing  devices, 
and  also  to  their  excellent  facilities  for  manu- 
facturing, prompt  shipping  and  low  prices.  They 
also  state  that  they  have  an  ample  stock  of 
green  paper  as  well  as  other  colors,  and  always 
have  had.    Reports  to  the  contrary,  presumably 


Read  the  trade-mark 


carefully,  hear  the  machine,  and 
you'll  agree  that  it  is  truly 
The  World's  Musical  Instrument. 

Send  for  oar  special  proposition 

HOFFAY  TALKING  MACHINE  CO.,  Inc. 

3  WEST  29TH  STREET  NEW  YORK  CITY 


circulated  for  a  purpose,  have  not  only  been 
misleading  but  false.  Their  latest  improved 
methods  in  the  construction  of  record  albums, 
without  adding  to  the  cost,  are  a  real  benefit  to 
both  dealer  and  user. 

TAKING  WELL  DESERVED  VACATION 

S.  B.  Mambert,  Vice-President,  Thos.  A.  Ed'.son, 
Inc.,  Enjoying  Trip  Through  New  England 

S.  B.  Mambert,  vice-president  and  financial 
executive  of  Thomas  A.  Edison,  Inc.,  started 
on  his  vacation  a  few  days  ago,  the  first  in  five 
years.  It  will  take  him  away  from  his  desk 
as  long  as  he  thinks  it  will  be  necessary  to  get 
completely  rested,  said  Mr.  Mambert.  That 
is  the  way  he  put  it  recently  in  an  inter- 
view which  he  gave  while  busily  engaged  clear- 
ing up  matters  that  needed  personal  attention. 
Two  years  ago  Mr.  Mambert  had  planned  to 
take  a  vacation,  but  the  heavy  work  before  him 
kept  him  at  the  plant.  Last  summer  he  found 
he  could  not  spare  the  time. 

Mr.  Mambert  is  spending  his  vacation  on  a 
leisurely  auto  trip  through  New  England,  ac- 
companied by  Mrs.  Mambert,  rambling  as  fancy 
dictates  and  spending  a  few  days  here  and  there 
when  the  surroundings  prove  inviting. 


Analyze  the  minutes  and  the  hours  will  ful- 
fil your  wishes. 


PREPARE  FOR  BIG  BUSINESS 


THE  WISE  DEALER  WILL  START  NOW  TO  GET 
HIS  STOCK  OF  VICTROLAS  AND  VICTOR  RECORDS 
IN  SHAPE,  SO  THAT  HE  MAY  HAVE  NO  REGRETS 
WHEN  THE  FALL  RUSH  ARRIVES 

ARE  YOU  MAKING  YOUR  PREPARATIONS 


THERE  WILL  IN  ALL  PROBABILITY  BE  A  BIG 
SHORTAGE— BUSINESS  WILL  BE  GOOD. 

WE  WANT  OUR  DEALERS  TO  HAVE  STOCK 

ORDER  NOW 


YOURS  FOR  SERVICE 

AMERICAN  TALKING  MACHINE  COMPANY 

356  LIVINGSTON  ST.  Victor  Distributors  BROOKLYN,  N.  Y. 
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The  best  packing  case  for  your 
Cabinet  Machines  bears  this  stamp 


THIS  IS  AN 

"ATLAS"  paccaks'eng 

MADE  ONLY  BY 

NELSON  ft  HALL  CO., 

MONTGOMERY  CENTER,  VT 


ment,  will  attend  the  annual  convention  of  the 
National  Talking  Machine  Jobbers'  Association 
at  Atlantic  City,  July  9  to  12. 

W.  F.  Frederick,  president  of  the  W.  F.  Fred- 
erick Piano  Co.,  visited  the  Victor  factory  at 
Camden,  N.  J.,  on  June  29. 

Miss  Fries,  cashier,  and  Miss  Rosenthall, 
bookkeeper,  of  the  W.  F.  Frederick  wholesale 
department,  are  preparing  for  a  vacation  trip  on 
the  Great  Lakes.  Harry  Davies,  of  the  same 
department,  will  leave  shortly  to  spend  his  va- 
cation at  Sandusky,  O. 

Allen  G.  Rewbridge,  son  of  George  H.  Rew- 
bridge,  has  joined  the  staff  of  Rewbridge  Bros., 
Beaver  Falls,  Pa.,  for  the  summer  months,  and 
is  setting  an  enviable  sales  record.  Mr.  Rew- 
bridge is  a  talented  violinist,  which  is  proving 
a  considerable  aid  in  his  work.  At  the  close 
of  the  summer  vacation  he  will  continue  his 
studies  at  the  University  of  Pittsburgh  School 
of  Medicine. 

The  S.  Hamilton  Co.  has  inaugurated  a  Christ- 
mas saving  plan  on  the  Columbia  and  Victor, 
and  the  offer  is  meeting  with  much  favor  at 
this  time. 


WRITE    FOR    CONVINCING  FACTS 


LARGER  QUARTERS  IN  PITTSBURGH 

Pittsburgh  Pathephone  Co.  Takes  Over  Four- 
Story  Building  for  Wholesale  Business  Ex- 
clusively— New  Dealers — Big  Gain  for  Edison 
Line  Reported — What  Various  Concerns  Re- 
port Concerning  Fall  Business  Prospects 


Pittsburgh,  Pa.,  July  6. — The  Pittsburgh 
Pathephone  Co.  has  taken  over  a  large  four- 
story  warehouse  at  963  Liberty  avenue,  and  will 
use  it  exclusively  for  its  wholesale  department. 
This  firm,  which  was  until  recently  operated  as 
the  M.  H.  Pickering  Co.,  is  the  distributor  for 
the  Pathephone  in  western  Pennsylvania,  east- 
ern Ohio  and  the  State  of  West  Virginia.  The 
retail  section  and  offices  are  continued  at  the 
Pickering  store,  but  the  wholesale  end  of  the 
business  is  now  distinct  from  the  retail.  H.  J. 
Brennen  is  manager  of  both  departments.  The 
surrounding  territory  is  covered  by  J.  W. 
Glover  and  J.  W.  Helbling,  both  able  and  ex- 
perienced salesmen.  One  floor  of  the  newly 
acquired  building  is  to  be  devoted  entirely  to 
the  record  department,  and  will  have  a  ca- 
pacity of  250,000  records,  one  of  the  largest 
stocks  in  the  country.  The  Pittsburgh  Pathe- 
phpne  Co.  will  have  greatly  improved  facilities 
for  handling  its  rapidly  expanding  trade  in  this 
section,  and  is  now  in  a  position  to  give  its 
dealers  excellent  service. 

The  Aaron  Co.,  leading  furniture  house, 
Pittsburgh  street,  Connellsville,  Pa.,  has  estab- 
lished Pathephone  sections  in  its  stores  at 
Brownsville,  Greensburg  and  Connellsville,  giv- 
ing this  firm  a  chain  of  four  handsome  depart- 
ments. The  department  opened  by  the  Aaron 
Co.  some  time  ago  in  the  Jeannette,  Pa.,  store 
has  been  meeting  with  much  success. 

Other  new  Pathephone  departments  are  those 
of  J.  W.  Whitenight  &  Son,  234  Wyoming 
street,  Kingston,  Pa.,  and  H.  H.  Roome  &  Co., 
Pinegrove,  W.  Va. 

The  Buehn  Phonograph  Co.,  local  Edison 
jobbing  house,  reports  a  very  satisfactory  vol- 
ume of  business  during  the  first  half  of  the 
year,  the  books  showing  a  gain  of  35  per  cent, 
over  the  same  period  of  1916.  During  the 
month  of  June  this  increase  was  easily  main- 
tained, and  Manager  Albert  Buehn  states  that 
all  indications  point  to  a  continued  improve- 
ment. 

The  Buehn  Phonograph  Co.  will  be  repre- 
sented at  the  Edison  dealers'  convention  at  New 
York  City  by  Albert  Buehn,  W.  Scott  Rippey, 
Jr.,  and  Joseph  B.  Gowdey. 

The  Whitescarver  Furniture  Co.,  Buchanan, 


W.  Va.,  has  secured  an  agency  for  the  Edison 
disc  phonograph  and  will  feature  it  strongly. 

Frank  A.  Wheeler,  the  progressive  dealer  at 
126  Broad  street,  Grove  City,  Pa.,  is  about  to 
install  two  handsome  new  demonstration  par- 
lors. Mr.  Wheeler  states  that  business  is  quite 
active,  and  that  the  recent  increase  in  demand 
for  records  has  made  the  expansion  necessary. 
The  Victor  line  is  featured. 

George  W.  Rewbridge,  manager  of  the  W.  F. 
Frederick  Piano  Co.  wholesale  department,  and 
George  Hards,  manager  of  the  retail  depart- 


PREPARING  F0R_BIG  FALL  TRADE 

"We  are  now  making  preparations  for  a  big 
fall  trade,"  said  Philip  A.  Ravis,  vice-president 
of  the  New  York  Album  &  Card  Co.,  New 
York.  "Judging  from  the  orders  we  are  re- 
ceiving the  past  few  months,  the  talking 
machine  dealers  throughout  the  country  are 
optimistic  and  confident,  and  we  believe  that 
the  coming  fall  will  be  a  banner  season  in  the 
talking  machine  trade. 

"The  demand  for  Nyacco  metal  back  albums 
is  steadily  increasing  while  our  dealers  are 
selling  large  quantities  of  our  other  grades  of 
albums.  There  will  undoubtedly  be  a  short- 
age of  raw  materials,  but  we  anticipated  this 
shortage  several  months  ago  by  placing  large 
orders  for  all  necessary  stock." 


There's  no  tax  on  the  use  of  kind  words. 
Give  your  vocabulary  a  try-out  to-day. 


Standard  Sectional 
Record  Cabinet 

A  practical,  inexpensive,  convenient  cabinet 
for  dealers ;  made  on  the  sectional  principle,  affording  the 
following  advantages: 

It  grows  with  your  requirements:  You  first 
purchase  just  the  number  of  sections  you  actually  need 
for  your  present  requirements;  as  you  need  more  space, 
add  more  sections. 

Adapted  to  any  space :  As  many  sections  as  desired 
may  be  placed  in  a  stack ;  as  many  stacks  may  be  used 
side  by  side  as  wall  space  will  permit. 
Each  section  or  shelf  is  indexed  by  a  letter  and  each 
compartment  by  a  number,  forming  a  system  of  filing 
unsurpassed  for  simplicity  and  convenience. 
Neat  in  appearance:  No  empty  shelves;  no  over- 
crowding. Case  always  complete,  yet  always  capable 
of  additional  expansion. 

Carefully  made  and  beautifully  finished  in 

plain  and  quartered  oak,  and  in  imitation  and  genuine 
mahogany. 

Made  in  two  sizes;  to  hold  10-inch  and  12  inch  records. 
Each  section  holds  200  records  (100  Edison  records). 
Stack  may  be  made  up  with  all  sections  of  the  same  size  ; 
or  sections  for  10-inch  records  may  be  used  above 
sections  for  12-inch  records  by  means  of  a  reducing 
section  as  shown  in  accompanying  illustration. 
Record  sections  furnished  with  or  without  doors. 

Price  for  section  ^2.75  ant^  UP 

Sections  also  furnished  with  twelve  horizontal  compart- 
ments instead  of  sixteen  vertical  compartments,  for  $1.00 
per  section  extra. 

Cases  shipped  on  approval  direct  from  factory  at  con- 
siderable saving  to  you;  on  orders  amounting  to  $10.00 
and  over  we  pay  freight  to  all  points  East  of  Montana, 
Wyoming,  Colorado  and  New  Mexico.  To  points  in 
and  West  of  these  states,  we  equalize  freight  charges. 
For  further  particulars  and  full  list  of  prices  for  the 
different  sections  in  the  different  grades,  write  for  illustrated 
circular  No.  70. 

The  C.  J.  Lundstrom  Mfg.  Co. 

LITTLE  FALLS,  N.  Y. 
Branch  Office,  Flatiron  Bldg.,  New  York  City 
Fifteen  Years'  Experience  Making  High 
Grade  Filing  Cabinets  and  Bookcases 
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Order  now  and  take 
deliveries  as  you  need 
them.  We  are  already 
receiving  unusually 
substantial  orders  for 

B&H  FIBRE  NEEDLES 

for  future  delivery  and  we  suggest  that  the 
dealer  place  his  requirements  with  his  job- 
ber now  so  that  there  will  be  no  delay  when 
the  busy  and  important  Fall  season  opens. 

In  view  of  the  great  additional  demand 
caused  by  the  shortage  of  steel  needles  it  is 
very  desirable  that  both  manufacturers  and 
jobbers  be  able  to  prepare  adequately  for 
the  requirements  of  the  trade. 

Therefore,  by  all  means  place  your  orders 
now,  specifying  the  various  dates  of  de- 
livery desired. 

Fibre  needles  have  acquired  a  strong 
place  in  the  hearts  of  the  record-buying  and 
record-collecting  public. 

Take  advantage  of  this  and  order  a  plen 
tiful  supply  now. 


B&H  FIBRE  MANUFACTURING  GO 

33-35  West  Kinzie  Street,  CHICAGO,  ILL 
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BUSINESS  SHOWS  STEADY  IMPROVEMENT  IN  INDIANAPOLIS 

Month  of  June  Brings  Surprising  Results  for  Talking  Machine  Dealers — Many  New  Dealers 
Entering  the  Field  With  Various  Lines — Good  Trade  With  the  Vacationists 

Indianapolis,  Ind.,  July  9 


Reports  from  the 
majority  of  the  talking  machine  dealers  indicate 
that  business  has  picked  up  considerably  in  the 
last  month,  and  all  the  dealers  are  optimistic 
as  to  the  expected  fall  business. 

Paul  Furnas,  manager  of  the  Aeolian  Co.'s 
store,  reports  that  the  talking  machine  business 
has  been  encouraging  in  the  last  month,  and 
that  it  has  been  decidedly  better  than  in  the 
previous  two  months.  M.  C.  Rosner,  floor 
manager  of  the  talking  machine  department,  has 
returned  from  a  trip  to  New  York,  where  he 
spent  considerable  time  in  the  factory  of  the 
company  and  came  back  full  of  new  ideas  on 
the  Vocalion. 

Ben  Brown,  manager  of  the  Columbia  store, 
reports  an  increase  in  the  wholesale,  retail  and 
dictaphone  departments.  Mr.  Brown  pointed 
out  that  in  April  the  retail  business  fell  down, 
but  began  picking  up  in  May  and  in  June  ex- 
ceeded June  a  year  ago. 

C.  P.  Herdman,  manager  of  the  Columbia 
talking  machine  department  of  the  Baldwin 
Piano  Co.  store,  is  pleased  with  the  way  this 
new  department  is  steadily  building  up.  More 
machines  were  sold  in  June  than  any  other 
jnonth  since  the  department  opened,  Mr.  Herd- 
man  said.  The  popular  demand  seems  to  be 
for  the  medium  priced  machines.  Mr.  Herd- 
man,  who  is  an  experienced  Columbia  man, 
said  that  he  would  consider  the  business  of  the 
department  at  this  time  of  the  year  good  for 
even  an  established  department. 

J.  L.  Peter,  manager  of  the  Fuller-Wagner 
Music  Co.,  which  handles  the  Victor  machines 
and  records,  says  that  business  continues  to 
keep  up  well.  E.  L.  Lennox,  of  the  E.  L.  Len- 
nox Piano  Co.  which  handles  the  Victor  and 
Edison  machines,  says  that  business  is  really 
better  than  he  expected  for  this  time  of  year. 

The  Pathe  Pathephone  is  fast  becoming  one 
of  the  leading  sellers  in  Indianapolis.     This  is 


due  to  the  popularity  of  the  Pathe  machine  and 
records*  and  also  to  the  fact  that  the  Tobin 
Brothers,  who  operate  the  Pathe  Phonograph 
Co.,  Pathe  distributors  for  Indiana  and  Ken- 
tucky, are  indefatigable  workers. 

The  latest  acquisition  to  the  list  of  Pathe 
dealers  in  Indianapolis  is  the  Rex  Indiana  Corp., 
which  now  handles  the  Pathe  machine  exclu- 
sively. The  corporation's  store  is  located  at  17 
East  Ohio  street,  and  is  in  a  location  peculiarly 
fitted  for  its  business.  It  reports  the  $75  model 
the  most  popular  seller. 

With  the  People's  Outfitting  Co.,  one  of  the 
largest  furniture  houses  in  Indianapolis,  the 
Pathe  is  well  represented  in  the  downtown  busi- 
ness section,  the  Pathe  Pathephone  Shop,  run 
by  the  Tobin  Brothers,  being  in  the  heart  of  the 
shopping  district.  Other  dealers  who  handle 
the  Pathe  are  John  Koch,  furniture  dealer;  S. 
L.  Potter,  piano  merchant  in  Fountain  square, 
and  Sweetman  Bros.,  piano  merchants  in  North 
Illinois  street. 

Frank  Carlin,  of  the  Carlin  Music  Co.,  re- 
ports a  slight  falling  off  in  the  talking  machine 
business.  This  he  attributes  to  the  summer  sea- 
son and  is  confident  the  fall  will  bring  a  record 
business. 

E.  W.  Stockdale.  manager  of  the  Pearson 
Piano  Co.,  reports  that  the  talking  machine  busi- 
ness has  been  steadily  picking  up. 

Beginning  next  Saturday  afternoon  most  of 
the  music  dealers  will  close  during  July  and 
August  on  Saturdays. 

In  the  wholesale  field,  the  dealers  report  that 
advance  orders  for  fall  indicate  that  all  retail 
dealers  are  confident  of  a  big  business.  Walter 
E.  Kipp,  of  the  Kipp  Phonograph  Co.,  says 
that  his  company  continues  to  be  kept  busy 
worrying  about  the  filling  of  orders. 

At  the  Stewart  Talking  Machine  Co.,  business 
is  going  along  nicely  with  a  demand  for  the 
camp  machines. 


The  Tobin  Brothers,  operating  the  Pathe 
Phonograph  Co.,  distributors  of  the  Pathe  in 
Indiana  and  Kentucky,  report  that  their  out-of- 
town  dealers  are  keeping  up  business  nicely  and 
are  expecting  a  record  fall  business.  Ben 
Brown,  of  the  Columbia  Co.,  reports  that  the 
advance  orders  are  in  excess  of  those  of  last 
year. 

The  Edison  Shop,  which  handles  the  Edison 
machines,  and  the  Starr  Piano  Co.  store  are 
both  featuring  their  machines  with  patriotic 
window  displays.  Mixed  with  huge  shells  and 
guns,  the  Starr  machine  is  shown  with  a  plea  to 
"make  this  a  musical  Fourth."  The  Edison 
Shop  window  shows  a  troop  of  soldiers  and 
cannon  around  an  Edison  machine. 


A  LIVE  WIRE  RETAIL  CONCERN 


Martinsville,  Ind.,  July  7. — One  of  the  live  wire 
retail  concerns  of  this  city  is  Finney  Bros,  who 
handles  the  products  of  the  Pathe  Freres 
Phonograph  Co.  of  Brooklyn,  N.  Y.   This  house 


View  of  Finney  Bros.'  Display  Room 

has  sold  many  Pathephones  to  well-known  peo- 
ple in  this  section  and  their  sales  of  Pathe 
records  are  increasing  steadily.  Finney  Bros, 
have  a  very  attractive  store  and  their  furnish- 
ings make  for  comfort  and  convenience.  A 
complete  line  of  Pathephones  is  carried  in 
stock  at  all  times  and  particular  attention  is 
paid  to  rendering  satisfactory  service  to  the 
store's  patrons. 


NOW 

AND 

THEN 


ORDERS  FOR  VICTOR  GOODS  PLACED  NOW  FOR  FALL 
REQUIREMENTS  REPRESENT 

BUSINESS  LIFE  INSURANCE 

ORDERS  PLACED  THROUGH 

DITSON 

MEAN  THAT  THE  POLICY  IS  SECURE 

PROTECT  YOUR  FALL  BUSINESS 


OLIVER  DITSON  GO.  GHAS.  H.  DITSON  &  GO. 

BOSTON,  MASS.  NEW  YORK 
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Every  Columbia  Grafonola  sold  brings  you 
one  big  profit  right  on  the  spot,  and  then 
starts  off  on  a  steady  non-stop  run  of  record 
dividends. 


(Write  tor  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


PLANNING  FOR  LIVELY  FALL  TRADE  IN  KANSAS  CITY 

Dealers  Showing  an  Inclination  to  Place  Orders  Well  in  Advance  to  Insure  Sufficient  Stocks — 
New  Manager  for  Jones  Store  Co. — Much  Interest  in  Conventions — With  the  Vacationists 

Kansas  City,  Mo.,  July  5. — The  reports  from  and  in  a  large  number  of  cases,  in  addition  to 
the  talking  machine  men  in  this  section,  both  taking  care  of  current  demands,  there  are  being 
jobbers  and  dealers,  are  generally  satisfactory     formulated  some  live  campaigns  to  develop  fall 


trade.  Victor  jobbers  and  Edison  dealers,  who 
plan  to  attend  the  conventions  in  the  East,  are 
looking  forward  to  their  return  with  an  abun- 
dance of  ideas.  Dealers  are  showing  an  inclina- 
tion to  place  their  orders  early  which  will  mean 
protection  for  both  themselves  and  the  jobbers. 
On  the  whole  conditions  are  most  satisfactory. 

Burton  J.  Pierce,  manager  of  the  Victrola 
department  of  the  J.  W.  Jenkins'  Sons  Music 
Co.,  states  that  business  has  been  unusually 
good  for  this  season.  Mr.  and  Mrs.  Pierce  will 
spend  three  weeks  in  the  East  after  attending 
the  Jobbers'  Convention  at  Atlantic  City. 

Miss  Nelle  Williams  has  recently  taken  charge 
of  the  Victrola  department  of  the  Jones  Store 
Co.,  in  Kansas  City.  Miss  Williams  has  been 
employed  in  the  department  for  two  years  and 
previous  to  that  time  was  with  the  Schmelzer 
Arms  Co.  L.  F.  Black,  the  former  manager  of 
the  talking  machine  section,  has  joined  the 
sales  force  of  the  piano  department.  Business 
conditions  have  been  very  gratifying  this  spring, 
according  to  Miss  Williams,  showing,  in  fact,  a 
45  per  cent,  increase  over  last  year. 

Vinton  Baldwin,  manager  of  the  talking  ma- 
chine department  of  William  Volker  &  Co.,  is 
very  busy  at  present  organizing  his  fall  cam- 
paign on  phonographs.  The  most  of  the  sales 
force  will  be  called  in  before  the  middle  of  the 
month  and  given  full  instructions  previous  to 
the  fall  trip.  William  Volker  &  Co.  carry  the 
Pathe  and  Crystola  machines. 

M.  M.  Blackman,  manager  of  the  Edison 
wholesale  division  in  Kansas  City,  who  has  been 
ill  for  the  past  three  weeks,  is  expected  to  return 
to  the  office  within  a  few  days.  Twenty-five 
Edison  dealers  and  their  wives  from  Kansas 
City  and  vicinity  will  take  a  special  car  to  Chi- 
cago, where  they  will  join  the  Edison  special 
train  going  to  the  Dealers'  Convention,  in  New 
York  on  July  12-13.  Mr.  and  Mrs.  Blackman 
and  C.  L.  Smith,  traveling  salesman  from  the 
Kansas  City  office,  will  be  of  the  party. 

A.  A.  Trostler,  manager  of  the  talking  ma- 
chine department  of  the  Schmelzer  Arms  Co., 
states  that  there  was  a  tremendous  increase  in 
June  over  last  year  and  that  business  is  keeping 
up.  The  unsettled  conditions  throughout  the 
country  have  had  no  effect  on  the  Victrola  sales 
in  this  section  and  the  trade  situation  in  general 
is  very  gratifying.  Mr.  Trostler  will  spend  a 
month  in  Maine  enjoying  a  vacation  after  he 
attends  the  Jobbers'  Convention. 

Price  Westheffer,  in  charge  of  the  record  di- 
vision of  the  Jenkins  Victrola  department,  has 
left  on  a  two  weeks'  motor  trip, 

Charles  A.  Schmelzer,  president  of  .the 
Schmelzer  Arms  Co.,  has  just  returned  from  a 
visit  to  the  Victor  factory. 

A.  J.  Blackstock,  head  of  the  repair  depart- 
ment for  the  Columbia  Graphophone  Co.,  has 
left  on  a  two  weeks'  vacation. 

The  Victrola  department  of  the  George  B. 
Peck  Dry  Goods  Co.  has  recently  added  J.  H. 
Hassel  and  Miss  Lucile  Wood  to  its  force. 

G.  L.  Hopkins,  new  general  sales  manager 
for  the  Columbia  Graphophone  Co.,  New  York, 
was  in  the  city  recently  getting  acquainted  with 
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the  staff  connected  with  the  Kansas  City  office. 

The  employes  of  the  J.  W.  Jenkins'  Sons 
Music  Co.  and  their  families  held  a  Fourth  of 
July  picnic  at  Dallas,  Mo.  The  party  made  the 
trip  in  the  Jenkins  automobile  trucks.  On  the 
morning  of  the  Fourth  a  baseball  game  between 
the  Victrola  department  and  the  rest  of  the 
store  took  place.  Burton  J.  Pierce,  of  the  Vic- 
trola department,  is  captain  of  the  K.  C.  A.  C. 
baseball  team,  and  his  son,  Willard,  pitches  for 
him.  This  father  and  son  battery  is  so  invin- 
cible that  the  Victrola  section  was  forced  to 

ISSUE  NEW  "IMPERIAL"  CATALOG 

Volume  Is  Attractively  Compiled  and  Well  Ar- 
ranged— Monthly  Lists  Issued 

The  Imperial  Talking  Machine  Co.,  Wilming- 
ton, Del.,  manufacturer  of  the  "Imperial"  line  of 
machines  and  records,  has  just  issued  a  catalog 
of  "Imperial"  records  which  indicates  that  this 
company  has  made  remarkable  strides  in  the 
production  of  a  line  of  records  that  will  please 
the  tastes  of  all  music  lovers. 

This  catalog,  which  contains  150  pages,  is 
arranged  to  furnish  maximum  convenience  for 
the  reader,  the  records  being  arranged  in  three 
lists — alphabetical,  classified  and  artists.  This 
method  of  arrangement  enables  one  to  find  a 
record  with  the  last  possible  effort. 

"Imperial"  records  are  manufactured  in  two 
sizes,  ten  and  twelve  inch,  and  are  hill  and  dale 
cut.  The  new  catalog  contains  all  types  of 
selections  and  the  list  of  artists  includes  many 
well  known  vocalists  who  have  become  popular 
with  talking  machine  owners  everywhere. 

The  new  book  is  attractively  compiled,  and 
typographically  is  deserving  of  considerable 
praise.  The  company  is  issuing  monthly  lists, 
and  has  recently  completed  plans  for  the  en- 
largement of  its  recording  laboratory  in  New 
York. 

I.  DAVEQA  JR.'S  NOVEL  ORDER  BLANK 

I.  Davega,  Jr.,  Inc.,  Victor  distributors,  125 
West  125th  street,  New  York,  are  issuing  new 
order  blanks  which  are  very  novel.  The  at- 
tention is  gained  by  a  very  realistic  reproduc- 
tion of  a  traffic  officer  with  hand  upraised  ad- 
monishing the  reader  to  "stop — order  now." 

The  special  car  that  carried  the  New  York 
men  to  the  jobber's  convention  at  Atlantic  City 
was  the  results  of  the  efforts  of  B.  R.  Forster, 
manager  of  I.  Davega,  Jr.,  Inc.  This  is  the  first 
time  that  the  New  York  men  have  traveled  to 
the  convention  as  a  body  in  a  private  car. 


stand  against  the  remainder  of  the  store.  An- 
other feature  of  the  holiday  entertainment  was 
the  Jenkins  band,  composed  of  employes,  which 
provided  the  music  for  the  picnic. 

Lester  Burchfield,  manager  of  the  Victrola 
department  of  Sanger  Bros.,  Dallas,  Tex.,  was 
in  the  city  on  his  way  to  the  convention  at 
Atlantic  City.    He  reports  an  active  business. 

Charles  Schwager,  head  bookkeeper  for  the 
Columbia  Graphophone  Co.,  will  leave  soon  on  a 
two  weeks'  vacation  which  he  will  spend  in 
Chicago  and  at  his  home  in  New  Orleans. 

BRINGING  FARMERS  INTO  THE  STORE 

Special  Rest  and  Reading  Room  Should  Prove 
Productive  of  Excellent  Results  in  the  Matter 
of  Sales — Build  Up  Interest  Gradually 

There  is  no  question  but  that  the  farming  dis- 
tricts are  particularly  fertile  fields  in  which  to 
sell  talking  machines  at  the  present  time.  As 
has  been  said  over  and  over  again,  conscription 
will  run  light  or  be  entirely  eliminated  in  farm- 
ing districts,  while  on  the  other  hand  there 
will  be  an  excessive  demand  for  the  various 
food  products  which  are  being  raised  all  over 
the  country.  For  this  reason  continued  pros- 
perity lies  before  the  farmer. 

"In  order  to  book  talking  machine  sales  among 
the  farmers,"  said  a  manager  recently,  "it  might 
be  found  well  to  equip  a  small  reception  room, 
furnished  and  decorated  with  a  few  fittings  of 
special  interest  to  the  farmers.  Charts  and 
maps  of  interest  could  be  placed  on  the  walls 
and  the  latest  agricultural  periodicals  could  be 
placed  upon  tables.  In  addition,  of  course, 
there  would  be  talking  machines  and  records. 

"When  this  room  or  particular  booth  has  been 
fitted,  invitations  could  be  issued  to  fanners, 
farmers'  wives  and  farmers'  daughters  through- 
out the  nearby  country.  The  invitation  would 
suggest  that  when  they  drive  into  market, 
if  they  have  an  hour  or  so  to  while  away,  they 
can  pass  it  in  a  most  enjoyable  way  in  the  at- 
tractive room  which  had  been  specially  fitted 
up  for  the  convenience  and  pleasure  of  the 
farmers.  After  a  given  farmer  or  his  family 
have  availed  themselves  of  the  invitation  a  mat- 
ter of  several  times,  the  opportunity  for  a  sale 
is  ripe.  The  first  thing  to  do  in  a  selling  plan 
of  this  sort  is  to  make  friends  of  the  farmers 
;m<l  once  this  has  been  accomplished  to  work 
for  sales." 


The  Greenfield  Piano  Co.  of  Greenfield,  Ohio, 
recently  secured  the  Victor  Victrola  line. 


Make  It  the  Best  in  New  England 


Strong 

O 

j^ERVICE! 


GRESSEY    &  ALLEN 

VICTOR  DISTRIBUTORS 
PORTLAND  MAINE 


Get  This 

Sample  Set 

Send  No  Money 

If  you're  "from  Missouri," 
we'll  "show"  you  that 
READY  FILE  is  one  of  the 
best  selling  talking  machine 
necessities  on  the  market. 

Fill  out  the  attached  coupon. 
Upon  the  receipt  of  it  we 
will  ship  you  immediately 
one  set  of  READY  FILE 
for  Victrola  XI.  If  you  don't 
sell  it  within  30  days  send 
it  back  at  our  expense.  It 
retails  for  $6.00. 

If  you  do  not  return  the  set 
within  30  days  we  will  then 
bill  you  through  your  favor- 
ite distributor. 

This  offer  is  good  for  30 
days.  Act  now.  Fill  in  the 
coupon  before  you  put  aside 
this  paper. 

Tear  This  Out  51 


READY  FILE  CO.,  INC. 

Please  send  me  one  set  of  READY 
FILE  as  per  your  offer.  I  will  re- 
turn it  within  30  days  if  not  sold. 

FIRM  NAME  

CITY   

STREET  

FAVORITE  DIST'R...."  


READY  FILE  CO.,  Inc. 

INDIANAPOLIS,  IND. 
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The  Incomparable  "Vicsonia" 

Acknowledged  by  the  trade  to  be  the  best  Reproducer  for 
playing  Edison  Disc  Records  on  other  makes  of  phonographs 


Fits  Any  Machine 

With  Standard 
Size  Tone  Arm 

Special  Type  for 
the 

Aeolian  Vocalion 


Nickel  Plated  and 
Gold  Plated  Finish 

With 

Sapphire  or 
Diamond  Points 


Sell  the  "VICSONIA"  and  maintain 
the  Standard  of  QUALITY  FIRST 

Send  for  one  NOW — not  to-morrow.  Upon  receipt  of  $3.50  we  will  send  to  any  dealer  a 
N.  P.  Vicsonia  with  Sapphire  Pointwithoption  of  returning  withinlOdays  if  not  satisfactory. 

VICSONIA  MFG.  CO.,  Inc. 


313  E.  134th  St. 


New  York  City,  N.  Y. 


nesota  Music  Teachers'  Association,  June  24,  at 
Winona,  Minn.,  must  have  been  one  of  the  most 
pleasant  occasions  of  her  young  life.  Her 
tone  test  before  the  critical  teachers  was  a 
marked  success  and  elicited  the  unstinted  ap- 
proval of  the  entire  assembly. 

President  Lucker,  of  the  Minnesota  Phono- 
graph Co.,  declares  that  he  will  cease  boasting 
of  the  popularity  of  the  Edison  instruments  in 
the  Northwest. 

"We  are  doing  greater  business  than  at  any 
time  since  we  became  an  exclusive  Edison 
house,"  he  explained,  "and  that  is  a  fact.  Also 
we  are  shipping  out  stock  so  rapidly  that  we 
are  unable  to  keep  a  full  supply.  In  other 
words,  the  factories  don't  keep  a  full  supply." 

Frank  K.  Dolbeer,  formerly  with  the  Victor 
and  Edison  organizations,  now  with  Willys- 
Overland,  Inc.,  spent  a  week  or  more  in  the 
Twin  Cities,  and  did  not  fail  to  look  up  his  old 
trade  friends,  among  them  being  Mr.  Mairs,  of 
W.  J.  Dyer  &  Bro.,  and  Laurence  H.  Lucker. 


CLEVER  PLAN  OF  PUBLICITY 

Distinctiveness  in  advertising  is  well  pre- 
sented in  the  accompanying  photograph.  The 


PATHE  JOBBERS  IN  TWIN  CITIES  MAKE  GREAT  PROGRESS 

Semi-Annual  Inventory  of  G.  Sommers  &  Co.  Offers  Some  Interesting  Facts  and  Figures — Pre- 
paring for  Big  Business  in  the  Northwest — Tone  Test  at  Teachers'  Convention 


St.  Paul  and  Minneapolis,  Minn.,  July  6. — The 
June  1  inventory  of  the  G.  Sommers  &  Co. 
Pathe  supplies  showed  Pathephones,  records 
and  supplies  to  the  value  of  $104,000  on  hand. 
Since  then  about  $15,000  more  have  been  added 
to  the  stock.  As  the  house  has  been  in  the 
Pathe  business  less  than  a  year  Manager  L.  T. 
Ware  thinks  the  showing  rather  creditable. 

"Our  territory  includes  Wisconsin,  the  north- 
ern peninsula  of  Michigan,  Minnesota,  the  Da- 
kotas,  Iowa,  Nebraska,  Montana,  Idaho,  Wash- 
ington and  Oregon,"  said  Manager  Ware.  "We 
have  in  the  past  ten  months  established  500 
agents  in  this  territory,  and  are  adding  new  ones 
daily.  We  can  say  without  boasting  that  the 
Pathe  instruments  and  records  are  received 
with  favor  everywhere  that  they  have  been  in- 
troduced. In  the  Twin  Cities  in  spite  of  the 
fact  that  there  are  scores  of  dealers  we  have 
nine  agencies,  five  in  St.  Paul  and  four  in  Min- 
neapolis. 

"We  believe  in  the  Pathe  machines.  We  be- 
lieve that  they  have  more  talking  points  of  su- 
periority than  any  other  machine  on  the  mar- 
ket, and  therefore  have  no  hesitancy  in  push- 
ing them  everywhere. 

"In  common  with  other  jobbers  we  are  pre- 
paring for  a  big  year  of  business.  All  our  re- 
ports from  traveling  representatives  and  corre- 
spondents simply  tell  one  story — and  that  is 
that  the  crops  will  be  big,  virtually  everywhere 
in  the  Northwest." 

The  Victor  Co.'s  trade  in  the  Northwest  has 
not  suffered  by  the  absence  of  E.  F.  O'Neill,  of 
the  Beckwith-O'Neill  Co.  Mr.  O'Neill  is  away 
on  a  brief  vacation,  but  the  Victrolas  are  going 
just  the  same.  Reports  from  the  house  show 
a  larger  demand  for  Victor  goods  of  all  kinds 
than  in  the  previous  summers. 

Manager  Mairs,  of  the  talking  machine  de- 
partment of  W.  J.  Dyer  &  Bro.,  bewails  the 
inability  of  his  concern  to  obtain  the  popular 
Victrolas.  He  could  place  a  large  number  of 
them  to  advantage  with  a  number  of  dealers, 
local  customers  and  with  benefit  to  the  house. 
But  they  are  not  to  be  had,  and  Mr.  Mairs  has 
ceased  to  worry. 

June  was  a  big  month  for  W.  J.  Dyer  &  Bro., 
possibly  the  biggest  June,  from  a  talking  ma- 
chine standpoint,  that  the  house  has  known. 
It's  going  to  be  a  fine  autumn  prosperity  un- 
less all  signs  fail.     Some  parts  of  the  country 


have  not  had  what  rain  is  needed,  and  while 
there  may  be  some  curtailment  of  crops  as  a  re- 
sult of  this  deficiency  of  moisture  there  will 
nowhere  be  a  complete  loss  from  drought  as 
was  the  case  in  1916. 

The  big  event  for  the  Edison  dealers  in  the 
Northwest  will  be  the  convention,  July  12-14, 
at  New  York  and  Orange.  A  score  of  deal- 
ers will  attend  from  this  section,  and  will  travel 
together  in  a  chartered  Pullman.  This  will  be 
attached  to  the  Pioneer  Limited  July  9,  and  will 
go  right  through  to  the  island  of  Manhattan, 
with  a  stop  of  a  day  at  Niagara  Falls.  In  the 
party  will  be  Mr.  and  Mrs.  Laurence  Lucker, 
Mr.  Golden,  A.  B.  Watson,  H.  E.  Stinchfield, 
of  Minneapolis,  and  H.  Kemps,  fc>t.  Paul. 

Christine  Miller's  appearance  before  the  Min- 


How  the  Score  Board  Advertises  House 

Crescent-Hill  Music  Co.,  7725  Third  avenue, 
Brooklyn,  N.  Y.,  exclusive  Victor  dealers,  do- 
nated the  score-board  to  one  of  the  neighbor- 
hood baseball  clubs,  and  in  addition  to  the  use 
of  their  name  on  the  board  proper,  stenciled 
the  firm  name  on  all  the  seats  in  the  field.  This 
may  well  be  called  seasonable  and  timely  pub- 
licity. 


NEW  INCORPORATION 

A  certificate  of  incorporation  was  issued  last 
week  to  Bluebird  Phonographs,  Inc.,  of  Wil- 
mington, Del.,  for  the  purpose  of  manufacturing 
talking  machines  and  other  musical  instruments. 
The  capitalization  is  $100,000,  the  incorporators 
being  Wm.  A.  Brown,  Walter  M.  Wilgus,  Sr., 
and  Walter  M.  Wilgus,  Jr. 


The  SCHUBERT  Is  Booming 

fCHUBERT 

*-s  .-the  magnetic 

PHONOtfF&PH 

By  July  1st  our  advance  orders  equaled 
the  entire  output  of  last  season.  But  we 
have  doubled  our  capacity  so  that 

All  orders  received  on  or  before  Sept.  1st 
will  be  filled  promptly 

There  will  be  no  disappointment  about  getting  machines  for  holiday  orders  provided 
dealers  are  reasonable  in  notifying  us  in  advance  what  their  requirements  will  be. 

Retail  Prices  $60  to  $200 

Information  for  state  distribution  and  local  dealers  on  request. 

THE  BELL  TALKING  MACHINE  CORPORATION 

Offices  and  Show  Rooms,  44  W.  37th  St.,  New  York  Factory,  1  to  7  West  139th  St. 

LOCAL  TERRITORIAL  DISTRIBUTORS 

Schubert  Phonograph  Distributing  Co.,    308  Lyceum  Bldg.,  Pittsburgh,  Pa. 
J.  A.  Ryan,  3231  Troost  Ave.,  Kansas  City,  Mo. 
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THE  SATURDAY 
EVENING  POST 

An  Illustrated  Weekly- 
Founded  A?  DJ  17*8  6y  Benj.  Franklin 


AUGUST  4.1917. 


5c THE  COPY 


10,000,000 

people  will  read  the  Full- Page 
Emerson  Record  Advertisement  in 

The  Saturday 
Evening  Post 
August  4th 

Order  plenty  of  the  entire 
list  of  the  complete  Emer- 
son Record  Catalog  to 
take  care  of  the  cyclonic 
demand. 

Emerson  Phonograph 
Company,  Inc. 

3  W.  35th  St.,  N.  Y. 


World's  Third  Largest  Disc  Record 
Manufacturers 


.4 


4& 


If  you  haven't  our  Definite  Selling 
Plan  for  Dealers,  send  for  it  Today 
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The  demand  itself  is  the  most  unmistakable 
indication  that  Columbia  Grafonolas  and 
Columbia  Double  Disc  Records  are  the 
product  that  the  public  wants. 


(  Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

VVoolworth  Building,  New  York 


FUTURE  SUPPLIES  THE  IMPORTANT  PROBLEM  IN  ST.  LOUIS 

Business  at  Present  Better  Than  Normal  and  Both  Dealers  and  Jobbers  Are  Busy  Placing  Orders 
for  Fall  Delivery — Outing  of  Silverstone  Employes — Recent  Visitors 


St.  Louis,  Mo.,  July  3. — There  are  no  com- 
plaints as  to  the  talking  machine  business  in 
the  downtown  stores  in  St.  Louis.  Business, 
say  the  dealers,  has  held  up  wonderfully  well, 
and  if  the  needed  supplies  were  only  available 
there  would  be  more  business.  However,  stocks 
are  improving  and  there  has  been  a  better  per- 
centage of  order  filling,  both  with  jobbers  and 
retailers,  during  the  last  month  than  for  a  long 
time.  Some  dealers  are  encouraged  to  believe 
that  they  will  be  able  to  accumulate  some  stock 
for  the  after  summer  trade  that  they  expect. 

Since  the  first  of  the  year  there  have  been 
some  marked  changes  in  the  jobbing  locations. 
The  Koerber-Brenner  Music  Co.,  Victor  job- 
bers, have  moved  to  1720  Washington  avenue, 
the  jobbing  department  of  the  Columbia  Co. 
has  moved  to  1129  Pine  street,  and  the  jobbing 
department  of  the  Pathe  has  been  taken  from 
the  Olive  street  Pathephone  Shop  to  the  Hell- 
rung  &  Grimm  Furniture  Co.  There  has  been 
talk  of  the  Silverstone  Music  Co.,  Edison  job- 
bers, moving,  but  Mr.  Silverstone  does  not  ad- 
mit that  he  contemplates  immediate  removal. 
All  of  these  moves  have  been  preparations  for 
handling  an  increased  trade  and  apparently  all 
are  satisfied  with  results. 

E.  C.  Rauth,  secretary  of  the  Koerber-Bren- 
ner Music  Co.,  says:  "Our  trade  is  such  that 


we  are  not  trying  to  extend"  our  service  nor 
solicit  new  accounts  for  the  present.    We  are 
hard  pressed  to  give  the  service  that  Koerber- 
Brenner  is  proud  of  to  our  old  customers  M : 
our  immediate  territory.     We  are  maintaining" 
our  standard  in  this,  however." 

Irby  W.  Reid,  of  the  Columbia  Co.,  says: 
"Our  trade  is  excellent.  The  advance  orders 
are  very  large,  and  a  good  many  of  the  dealers 
are  asking  immediate  delivery  on  what  should 
be  fall  delivery  orders.  We  are  now  giving 
them  excellent  service,  thanks  to  our  increased 
facilities.  Especially  is  this  working  out  to  the 
advantage  of  our  city  dealers.  We  now  have 
our  entire  wholesale  stock  all  in  one  building 
and  we  can  get  at  any  part  of  it  without  the  loss 
of  a  moment.  Formerly,  it  frequently  happened 
that  a  messenger  must  wait  until  some  one  went, 
to  the  wareroom.  Now  we  are  giving  instant 
service." 

Ben  Phillips,  retail  manager  for  the  Colum- 
bia, who  is  holding  forth  at  the  old  stand  with 
eight  demonstration  rooms,  says:  "We  never 
knew  how  much  trade  we  were  losing  here  be- 
cause we  were  crowded  until  the  wholesale  de- 
partment moved  out.  Now  we  can  take  care 
of  the  customers  without  confusion  and  the  re- 
tail customers  do  not  become  confused  with  the 
wholesale  customers.    Also  we  have  plenty  of 


The  Sun  Needle 


For  Every 
Talking  Machine 


Every  owner  of  a  talking  machine  is  waiting  for  the  perfect  needle. 
Here  it  is  at  last.  The  playing  point  is  made  of  a  wood  product 
harder  than  ebony,  bamboo  or  other  hard  woods.  Will  play  from 
25  to  200  records.  Brings  out  every  musical  tone.  No  harsh  dis- 
cordant sounds.    No  scraping  as  the  needle  travels  over  the  record. 

The  Sun  Needle  is  the  marvel  of  every  one  who  has  heard  it.  JMo  one  can  appreciate 
phonograph  music  until  played  with  a  Sun  Needle.      Price  50  cents  per  box  of  ten. 

Dealers  :   We  W3nt  you  t0  know  a11  ahout  Sun  Needles  and  to  sell  them.    Write  today 

on  your  letter-head  for  free  samples  and  discounts. 

SUN  NEEDLE  COMPANY 

1628  Blue  Rock  Street  CINCINNATI,  OHIO 


room  for  the  storage  of  records  so  that  we  can 
get  at  them.  Before  much  time  was  lost  going 
to  the  balcony  after  certain  records,  especially 
the  foreign  language  records,  which  were  kept 
there.  There  is  a  big  demand  for  these  and  the 
loss  of  time  by  conditions  forced  on  us  by 
crowding  was  a  handicap." 

Mr.  Phillips  offered  to  loan  a  Grafonola  to 
each  regularly  established  recruiting  office  and 
was  called  upon  for  a  large  number  of  ma- 
chines, but  kept  up  with  the  offer.  These  ma- 
chines were  supplied  with  patriotic  records  and 
contributed  much  to  the  attractiveness  of  the 
offices.  Another  result  was  that  as  the  Missouri 
Guard  regiments  went  into  camp  and  the  com- 
panies formed  funds,  they  bought  a  number  of 
Columbia  graphophones  and  a  large  selection  of 
records.  Some  very  good  sales  were  made  to 
the  soldiers. 

A  rather  interesting  result  was  that  after' 
buying  a  machine,  one  of  the  companies  asked 
its  friends  to  send  some  records.  The  results 
of  the  appeal  can  be  guessed  from  another  re- 
quest made  public  a  week  later.  The  second 
request  was:  "Please  send  us  some  records,  we 
are  tired  of  hearing  'Poor  Butterfly.'  "  This  is 
significant. 

The  Silverstone  Music  Co.  employes'  spent 
the  last  Sunday  in  June  on  the  Meramec  river. 
About  25  went  and  they  had  an  exciting  time. 
The  delivery  truck,  which  was  carrying  the  pro- 
visions and  camping  outfit,  was  arrested  by  the 
high  sheriff  of  St.  Louis  County  for  speeding 
and  the  chauffeur  was  fined  $7  and  costs.  Miss 
Cartwright,  a  saleswoman,  sank  twice  while 
bathing  and  was  rescued  with  difficulties.  But 
she  soon  recovered,  and  joined  in  the  fun.  No 
authentic  report  has  been  made  as  to  how  many 
fish  were  caught. 

Recent  visitors  to  the  Silverstone  warerooms 
include  E.  H.  Phillips,  credit  manager  for  the 
Edison  Co.,  and  G.  A.  Taylor,  sales  engineer, 
who  will  remain  in  this  district  for  some  time. 
Louis  Nachman  returned  the  first  of  the  month 
from  a  recital  and  concert  trip.  His  last  stand 
was  at  Wellsville,  Mo. 


We  have  four'factories  in  which  we'make  cab- 
inets for  whole- 
sale dealers  and 
assemblers.  Can 
take  on  a  few 
more  contracts. 
No  shipments 
less  than  one 
hundred  at  a 
time. 

Grand  Rapids 

Cabinet 
Furniture  Co. 

GRAND  RAPIDS, 
MICHIGAN 
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TT  <LI  FY'<i  GRAPHITE  PHONO 
ILJLL  1     g  SPRING  LUBRICANT 

llsley's  Lubricant  makes  the  Motor  make  good 

Is  prepared  in  the  proper  consistency,  will  not  run  out,  dry  up,  or 
become  sticky  or  rancid.   Remains  in  its  original  form  indefinitely. 
(Ask  the  manufacturer  who  uses  it.) 
MANUFACTURED  BY 

ILSLEY-DOUBLEDAY  &  CO.,  229-231  Front  St.,  New  York 

Established  1853 


Mr.  Silverstone  was  instrumental  in  getting 
the  Better  Business  Bureau  of  the  Advertising 
Club  to  give  its  attention  to  a  residence  dis- 
trict dealer  who  advertised  each  Sunday  to  sell 
a  used  Edison  machine  and  then  sought  to  turn 
the  customer  from  this  machine  to  one  bearing 
his  own  name.  Two  of  the  Silverstone  employes 
went  at  different  times  to  investigate  the  offer 
and  each  sought  to  buy  the  machine,  but  there 
always  was  "an  option"  on  it.  A  local  Edison 
dealer  also  tried  and  then  the  manager  of  the 
Better  Business  Bureau  called.  Finally  all  four 
called  together  and  the  dealer  confessed  that 
he  would  not  sell  the  machine,  a  model  No.  250, 
for  less  than  $240,  and  that  his  previous  price 
had  been  a  blind.  He  admitted  many  offers  and 
that  he  had  evaded  them  all.  On  appeal  of 
the  Better  Business  Bureau  the  two  strongest 
daily  papers  in  town  investigated  and  then  re- 
fused to  take  more  advertising  for  the  man. 
Later  the  ad  appeared  again,  differently  worded 
and  with  a  box  number.  This  ad  was  imme- 
diately spotted  and  at  this  writing  an  effort  is 
being  made  to  get  the  man  to  use  the  mails  for 
some  of  the  untrue  statements  he  made  in  per- 
son previously. 

Manager  Guttenberger  of  the  Vocalion  de- 
partment at  Aeolian  Hall  reports  excellent  com- 
parisons for  the  fiscal  year  which  ended  June 
30  with  previous  years.  "Added  to  that  positive 
evidence  of  progress,"  he  said,  "we  have  every 
reason  to  believe  that  the  Vocalion  is  making 
a  reputation  for  itself  that  will  mean  more  and 
easier  business  in  years  to  come.  We  are  not 
planning,  of  course,  on  slacking  up  to  take 
advantage  of  this  situation,  but  it  will  permit  us 
to  do  more  business  in  the  efforts  put  forth." 

The  Vocalion  department  suffered  a  severe 
loss  during  the  month,  in  the  death  of  Miss 
Clara  Getz,  head  of  the  record  department. 
Miss  Getz's  death  was  entirely  unexpected,  as 
it  resulted  from  an  operation  on  her  throat 
that  ordinarily  would  not  have  been  considered 
critical.  Aeolian  Hall  was  closed  for  the  after- 
noon at  the  time  of  her  funeral.  While  all  held 
Miss  Getz  in  the  greatest  esteem  and  had  the 
highest  respect  for  her  ability,  they  did  not 
realize  until  after  her  death  just  how  much  she 
meant  to  the  business.  Talking  machine  dealers 
from  many  cities  who  had  visited  the  Vocalion 
department  had  praised  the  dispatch  and  accu- 
racy with  which  she  handled  her  customers. 

Manager  Cohn,  of  the  Artophone  Co.,  was 
absent  from  his  office  for  a  few  days  late  in 
June.  He  said  that  he  departed  because  it  has 
been  suggested  that  a  few  orders  for  August 
might  be  acceptable  and  that  he  had  planned  a 
somewhat  extended  trip  but  came  back  in  three 
days  because  he  had  as  much  business  as  he 
cared  to  risk  deliveries  on.  The  fall  delivery 
orders,  he  said,  were  coming  without  urging  and 
without  precedent  as  to  totals.  Recently,  he 
said,  the  cabinet  feature  which  has  given  much 
trouble  in  the  past  had  been  organized  so  that 
deliveries  were  coming  evenly  and  in  satisfac- 
tory numbers. 

Julius  Jonas,  who  has  been  a  salesman  with 
the  Artophone  Co.,  has  severed  that  connection 
and  is  going  elsewhere,  he  said. 

An  interesting  visitor  during  the  month  was 
James  L.  Figg,  of  Bald  Knob,  Ark.,  who  sells 
the  Columbia  line.  Mrs.  Figg  accompanied  her 
husband  to  St.  Louis  and  it  was  their  first  visit 
to  any  town  beyond  their  county,  where  Mr. 
Figg  has  extensive  interests.  Mr.  Figg  handles 
jewelry,  drugs  and  some  other  lines,  but  as  an 
evidence  that  he  is  not  neglecting  talking  ma- 
chines, he  brought  a  recent  number  of  the  Talk- 
ing Machine  World  with  him  as  reading  matter 
on  the  train.  He  said  that  he  does  not  always 
have  time  to  read  all  that  he  wants  to  at  home, 
and  besides  he  wanted  to  consult  with  the 
Columbia  wholesale  department  here  as  to  sev- 


eral things  he  had  read  in  the  text  and  adver- 
tisements. C.  R.  Salmon,  of  the  Columbia 
wholesale  department,  advised  him.  Among 
other  things  that  greatly  interested  Mr.  and  Mrs. 
Figg  in  St.  Louis  were  the  elevators  in  the 
hotels  and  business  buildings.  Also,  Mr.  Figg 
said,  they  knew  a  great  deal  more  about  auto- 
mobiles than  street  cars. 

Manager  John  F.  Ditzell,  of  the  Famous  & 
Barr  talking  machine  department,  is  absent  from 
the  store  this  month,  going  East  in  quest  of 
talking  machine  merchandise,  ideas  and  for  a 
vacation.  During  his  absence,  William  Dane, 
assistant  manager,  is  in  charge.  Mr.  Dane  came 
to  St.  Louis  from  Newark,  N.  J.,  where  he  was 
assistant  sales  manager  for  the  Chalmers  Co. 
Mr.  Dane  expresses  surprise  at  the  way  business 
has  been  holding  up  into  the  hot  weather  in 
this  city.  He  says  that  the  recent  record  sales 
have  been  amazing  and  that  the  demand  for 
patriotic  records  is  surprising  for  the  way  it 
has  been  sustained. 

The  Famous  &  Barr  Co.  is  now  working  on 
plans  to  add  from  fourteen  to  eighteen  booth? 


for  record  demonstration  to  be  completed  by 
September  1.  These  booths  probably  will  be 
built  in  what  has  been  a  wide  corridor  between 
the  talking  machine  and  piano  departments. 
They  will  be  smaller  than  the  booths  now  in 
use,  and  will  be  designed  only  for  record  dem- 
onstrations. The  present  booths  wiH  be  used 
chiefly  for  machine  demonstrations. 

The  one  big  boom  in  machines,  according  to 
all  dealers,  is  the  sales  of  machines  from  $25 
down  for  camping  parties.  Several  dealers  are 
worried  about  supplies  of  machines  from  $150 
up.  In  the  main,  they  have  machines  for  cur- 
rent trade  but  they  were  wondering  about  the 
fall  trade  if  they  cannot  accumulate  stock  now. 


Every  man  is  proud  of  what  he  does  well,  and 
no  man  is  proud  of  that  he  does  not  do  well. 
With  the  former  his  heart  is  in  his  work,  and 
he  will  do  twice  as  much  of  it  with  less  fatigue; 
the  latter  he  performs  a  little  imperfectly,  looks 
at  it  in  disgust,  turns  from  it,  and  imagines  him- 
self exceedingly  tired — the  little  he  has  done 
comes  to  nothing  for  want  of  finishing. 


Insure 

Your  Profits 

on  the  big  fall  business  that  is 
coming  by  going  over  your  cabi- 
net requirements  NOW. 


Lay  aside  certain  space  to  be 
devoted  to  cabinet  sales  and  care- 
fully  select  tbose  styles  which  you 
should  have  on  your  floors. 

Here  are  two 
Tremendous  Sellers 


The  No.  I  I  I  Cabinet  has  always  been 
a  prime  favorite  with  owners  of  the 
Columbia  '  Favorite"  Model.  Matches 
in  design  and  finish  and  holds  96 
records    in    felt-lined  compartments. 

The  No.  1 9  has  a  built-up  top  so  that 
the  Victor  IX  matches  it  and  is  firmly 
held  in  place.  The  finish  is  the  same 
and  the  combined  unit  is  so  harmo- 
nious that  a  showing  of  it  alway  sends 
in  a  sale. 

Felt-lined  compartments  hold  92 
records. 

Send  for  catalogs  and  discounts. 


SALTER 

MFG.  COMPANY 


ORIGINATORS  of  the  FELT-LINED  COMPARTMENT 


Cabinet  No.  19 
With   Victor  IX 


339  N.  Oakley  Blvd. 


CHICAGO 
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^he  Crovtnihd  Achievement 
of the  Phonograph  World 

is  at  last  attained  in  the  creation  of  the  Manophone,  The  Music  Master  of  Phonographs — the  superb 
instrument  on  which  you  can  build  a  permanent,  profitable  business  by  virtue  of  its  superior  tone 
qualities,  beauty  of  design  and  finish,  and  excellent  refinements  throughout.  For  you  know  the 
public  are  becoming  more  discriminating  every  day  as  to  the  standards  of  phonograph  construction 
and  performance. 


is  rapidly  gaining  nationwide  popularity.  It  has  many  ex- 
clusive features,  including  the  uniquely  designed  "Music 
Hall,"  made  of  sensitive  Adirondack  Spruce,  which  is  largely 
responsible  for  the  magical  tone  of  the  Manophone.  It  con- 
tains every  modern  improvement.     Plays  all  disc  records 


perfectly.  There's  a  style  and  price  for  every  home.  We 
furnish  you  records  on  which  you  get  repeat  orders.  We 
Help  You  Make  Sales.  We  give  you  thorough  and  de- 
tailed assistance  in  the  matter  of  advertising  and  selling  to 
help  you  establish  a  lasting,  profitable  business. 


Get  Our  1917  Dealers'  Proposition 


Judge  for  yourself  whether  it  isn't  the  best  oppor- 
tunity in  the  talking  machine  field  today.  Just 


say:  "Send  Dealer  Proposition." 
involved.   Write  today. 


No  obligation 


\ 


Detroit  Display  Parlor 
84  Broadway 


Manophone  Corporation 

Address  all  communications  to  Executive  Offices  at  Adrian,  Mich. 

Adrian,  Michigan 


New  York  Display  Parlor 
60  Broadway 


The  Manophone  Corporation  is  an  outgrowth  of  the  Clough  &  Warren 
Company,  makers  of  the  famous  Clough  &  Warren  pianos  and  organs. 
Their  experience  gained  through  67  years  of  piano  and  organ  building, 
and  the  acquirement  of  a  perfect  understanding  of  acoustics,  naturally 
qualify  them  as  the  logical  creators  of  a  superior  phonograph. 
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The  completeness  of  the  Columbia  line;  its 
rapidly  growing  popularity;  the  fair  and 
solid  policy  of  the  Company  —  these  are 
three  good  reasons  why  the  Columbia  line 
cannot  safely  be  ignored. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co. 

Wool  worth  Building,  New  York 


MILWAUKEE  ASSOCIATION  WORKS  FOR  REFORMS  IN  TRADE 

Charging  of  Interest  on  Time  Sales  the  First  Step — Fear  a  Shortage  of  Needles — Victor  Dealer 
Commands  Regiment — Jewelers  Interested  in  Talking  Machines — General  Trade  News 


Milwaukee,  Wis.,  July  7. — The  local  trade  has 
completed  a  prosperous  month  of  sales  activity, 
and  as  the  result  of  concentrated  effort  directed 
toward  introducing  to  the  public  the  fact  of  the 
indispensability  of  the  talking  machine  in  the 
daily  life  of  the  American  people,  much  has 
been  done  to  establish  it  more  firmly  as  a  na- 
tional institution. 

The  war  revenue  tax  of  5  per  cent,  on  all 
musical  instruments  being  removed  through 
co-operative  hard  work  on  the  part  of  talking 
machine  men  from  all  parts  of  the  country,  trade 
members  breathe  easier. 

Through  the  Milwaukee  Association  of  Music 
Industries  and  the  collateral  endeavor  of  leaders 
in  the  talking  machine  lines,  a  big  reform  doubt- 
less will  be  wrought  in  regard  to  the  purchase 
of  talking  machines  on  time  payments.  The 
idea  is  the  institution  of  charging  a  fair  amount 
of  interest  on  amounts  due  in  the  process  of  set- 
tlement on  the  instalment  plan.  Under  the  pres- 
ent system,  aside  from  an  arbitrary  discount, 
there  is  no  special  inducement  to  the  public  to 
pay  the  dealer  the  amount  of  the  purchase  in 
cash. 

Local  talking  machine  men  fear  a  shortage  of 
needles,  due  to  the  rumor  that  the  Government 
is  to  confine  needle  ouput  to  textile  steels. 

The  music  world  of  Milwaukee  is  greatly  in- 
terested in  the  $1,000  Sonora,  now  on  exhibition 
at  the  establishment  of  Charles  J.  Orth.  Special 
arrangements  are  being  made  by  Mr.  Orth  to 
introduce  the  instrument  through  the  inaugura- 
tion of  invitation  concerts,  which  will  be  under 
the  supervision  of  W.  H.  Heise,  in  charge  of 
the  phonograph  department  of  this  business. 

A  Victor  dealer  who  may  play  as  important 
a  part  at  the  war  front  as  at  the  business  front 
is  Col.  Peter  F.  Piasecki,  of  this  city,  who  will 
command  the  new  Fifth  Regiment.  Col. 
Piasecki  joined  the  National  Guard  in  1896  and 
has  remained  with  it  ever  since.  During  the 
Spanish-American  war  he  served  as  a  first  lieu- 
tenant with  the  First  Regiment.  Later  he  be- 
came captain  of  Company  K,  and  about  nine 
years  ago  was  made  a  major.  He  became  lieu- 
tenant-colonel in  1913.  "One  of  the  most  pro- 
gressive retailers  in  Wisconsin,"  is  the  trade 
opinion  of  Col.  Piasecki. 

"The  talking  machine  lines  are  the  coming 
subsidiaries  of  the  jewelry  business,"  recently 


remarked  Thomas  I.  Kidd,  manager  of  the 
Brunswick-Balke-Collender  Co.,  who  has  placed 
agencies  for  the  Brunswick  machine  in  three 
jewelry  stores  in  Milwaukee.  Mr.  Kidd  makes 
the  lucid  point  that  since  department  stores  and 
other  establishments  are  infringing,  so  to  speak, 
on  the  jewelry  business  by  handling  jewelry  of 
all  kinds,  it  is  only  economically  legitimate  that 
the  jewelers  supplement  their  lines  with  some 
good  standard  article  with  a  future,  in  the 
choice  of  which  they  can  make  no  better  selec- 
tion than  the  phonograph. 

The  Stewart  phonograph  will  cheer  the  sol- 
diers of  the  U.  S.  A.  in  training  camp  and  at  the 
war  front.  Through  the  courtesy  of  the  Sail- 
stad-Payson  Piano  Co.,  Chippewa  Falls,  one  of 
the  military  companies  including  Chippewa  Falls 
boys  in  its  ranks  recently  was  presented  with  a 
Stewart  reproducer  of  music  and  song.  A  pro- 
gram of  records  accompanied  the  gift. 

Music  with  one's  meals  has  long  been  a  na-. 
tional  American  weakness,  but  getting  a  shoe 
shine  with  a  talking  machine  playing  orchestral 
accompaniment  is  the  latest  fad  in  Milwaukee. 
This  syncopation  with  each  oil  finish,  it  has 
been  declared  by  a  facetious  observer  of  the 
serious  aspect  of  life,  may  enthrone  the  "talker" 
as  the  national  American  musical  instrument, 
just  as  the  harp  of  Ireland,  the  bagpipes  of  Scot- 
land, and  the  ukulele  of  Hawaii. 

According  to  Milwaukee  experience,  patrons 
are  lured  into  the  shine  rooms  by  the  strains  of 
dreamy  Hawaiian  music,  which  gradually  slurs 
itself  into  soothing  light  opera.  While  the  paste 
is  b.eing  rubbed  in,  lullabies  lull,  and  croony 
melodies  caress  the  ear.  With  the  wielding  of 
the  rag  in  putting  on  the  mirror  effect,  "jazz" 
strains  emanating  from  the  miniature  music 
factory  keep  the  foot  artists  doing  a  lively 
mazurka.  Russian  dancers  have  nothing  on  an 
inspired  Greek. 

When  the  whisk  broom  has  been  sufficiently 
whisked,  and  the  patron  has  paid  in  full  for 
yielding  to  the  spells  of  the  music,  a  lively 
march  struck  up  by  Sousa's  aggregation  en- 
trances his  feet  and*  he  struts  forth  into  the 
sunlight  with  a  jaunty  air  that  bespeaks  confi- 
dence and  optimism. 

A.  G.  Kunde,  jobber  and  retailer  of  the  Colum- 
bia, 516  Grand  avenue,  is  looking  forward  to 
the  biggest  fall  in  the  history  of  the  business. 


PERSONAL  SERVICE 

The  members  of  our  Company  are  always  available  and 
will  gladly  see  you  personally  or  write  you  at  any  time  we 
can  possibly  serve  you. 

Why  not  communicate  at  once  with  us? 

BADGER  TALKING  MACHINE  CO.  SESBi* 


WIS. 


VICTOR  DISTRIBUTORS 


The  various  dealers  in  this  part  depending  upon 
the  Kunde  establishment  for  their  Columbia 
supplies  are  keeping  Mr.  Kunde  busy  in  their 
persistent  demands  for  machines  and  records. 
He  remarked:  "Our  business  is  bigger  this  year 
than  it  was  a  year  ago  during  the  same  period." 

The  Edison  Shop,  213-215  Second  street,  is 
just  rounding  out  a  big  campaign  launched  some 
time  ago  for  the  purpose  of  promoting  the  sales 
of  the  Edison  in  the  farming  communities  of 
the  State.  According  to  current  speculations 
on  big  treats,  Anna  Case,  the  famous  Edison 
artist,  will  soon  appear  in  Milwaukee  in  an 
Edison  recital. 

Continued  good  Victor  sales  is  the  report 
from  the  Badger  Talking  Machine  Co.,  Victor 
distributors,  13  Second  street,  of  this  city.  Talk- 
ing machines  of  medium  price  are  featured. 

The  Badger  Talking  Machine  Shop,  425  Grand 
avenue,  promotes  interest  in  the  Victor  through 
concerts  played  in  the  entrance  to  the  estab- 
lishment and  enjoyed  by  pedestrians  who  stand 
enchanted  at  the  curb.  The  Badger  Shop  is 
using  the  present  day  theme  of  patriotism  to 
good  advantage,  especially  in  the  promotion  of 
record  sales.  Both  its  display  windows  are  com- 
binations of  gay  colors  and  national  vigor.  The 
"Spirit  of  76"  is  prominently  displayed  and  a 
gilded  American  eagle  spreads  its  wings  over  a 
big  collection  of  patriotic  records. 

Paul  A.  Seeger,  the  Aeolian-Vocalion  man 
with  the  Edmund  Gram  Music  House,  is  highly 
enthusiastic  over  the  prospects  of  continued 
sales  activity.  Mr.  Seeger  is  of  the  opinion  that 
although  war  may  put  a  damper  on  some  lines 
of  business  activity,  the  fact  that  talking  ma- 
chines are  being  recognized  in  the  light  of 
necessities  will  keep  them  a  staple  article. 


DOING  WELL  WITH  PATHEPHONE 

B.  O.  Leitte  is  a  progressive  Pathe  dealer  in 
Benson,  Minn.,  who  has  been  very  successful 


B.  O.  Leitte  Ready  for  Business 

with  the  Pathe  line.  In  addition  to  developing 
an  extensive  following  for  Pathephones  he  has 
been  able  to  build  up  a  big  trade  in  Pathe  rec- 
ords. He  is  impatiently  awaiting  the  issuance 
of  the  new  Scandinavian  records  for  which  he 
has  a  large  demand.  In  the  accompanying 
photograph  Mr.  Leitte  is  shown  leaning  against 
a  $75  Pathephone  which  is  going  to  be  deliv- 
ered to  a  recent  purchaser.  His  new  delivery 
car  has  enabled  this  successful  dealer  to  give 
his  clients  splendid  service. 
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MISS  PROSPERITY  STILL  IN  BUFFALO 


General  Business  Activity  and  Large  War  Or- 
ders Serve  to  Enliven  the  Talking  Machine 
Trade  in  That  City — Patriotic  Speeches  to  Be 
Recorded — Music  Teachers'  Association  Dis- 
cusses Use  of  Talking  Machine — Other  News 


Buffalo,  N.  Y.,  July  5. — Miss  Prosperity  con- 
tinues to  be  a  guest  of  the  Queen  City  of  the 
Lakes  and  local  talking  machine  dealers  believe 
she  will  remain  here  for  a  long  time.  A  Buf- 
falo concern  has  accepted  an  order  to  manu- 
facture $20,000,000  worth  of  aeroplanes  and 
motors.  Many  other  factories  are  working 
night  and  day.  The  department  stores,  which 
always  have  a  strong  hand  on  the  pulse  of  busi- 
ness, are  drawing  the  crowds  without  resorting 
to  many  bargain  sales,  "tremendous  price  cut- 
ting" and  other  "tricks  of  the  trade."  These 
and  many  other  signs  are  arousing  optimism 
among  the  talking  machine  dealers  not  only 
for  the  present  month  but  for  the  remainder 
of  the  year. 

That  the  human  voice  and  the  machines  that 
faithfully  reproduce  it  will  exercise  a  power 
during  the  nation's  crisis  is  indicated  in  many 
ways.  There  will  be  a  national  training  camp 
for  speakers  at  Chautauqua  July  2-7.  Notable 
persons  will  address  the  conference  on  patriotic 
themes.  It  is  predicted  that  the  cream  of  these 
speeches  will  later  be  reproduced  on  talking 
machine  records  and  given  a  national  distribu- 
tion. 

Most  of  the  stores  will  close- Saturday  after- 
noons in  July  and  August.  The  William  Hen- 
gerer  Co.,  Victrola  dealers,  will  close  all  day 
Saturday  during  these  months. 

Frequent  rains  cut  down  the  number  of 
campers  at  the  nearby  summer  resorts  in  June 
and  gave  the  talking  machine  business  there  a 
handicap.  It  is  predicted,  however,  that  dur- 
ing the  next  two  months  the  machines  will  be 
more  popular  than  ever  at  many  points  along 
Lake  Erie  and  Niagara  river. 

Alfred  O.  Bald,  a  Columbia  dealer  at  West 
Ferry  and  Grant'  streets,  was  recently  called  to 
Stratford,  Ont,  on  account  of  the  serious  ill- 
ness of  his  mother. 

S.  Roland  Hall,  advertising  manager  of  the 
Victor  Talking  Machine  Co.,  was  a  recent  visi- 
tor. His  stay  here  was  brief,  as  his  itinerary 
included  many  of  the  important  cities  of  the 
country. 

The  influence  of  the  talking  machine  in  cul- 
tivating a  love  for  good  music  was  discussed  at 
the  annual  convention  of  the  New  York  State 
Music  Teachers'  Association  at  Niagara  Falls. 
Frank  Wright  of  Brooklyn  was  elected  presi- 
dent. Hereafter  the  members  of  the  associa- 
tion will  insist  on  50  per  cent,  of  the  music  on 
programs  being  American.  They  say  that  in 
the  past,  foreign  music  composed  from  80  to 
90  per  cent,  of  recital  programs.  At  his  Niagara 
Falls  branch  Robert  L.  Loud  sold  tickets  for 
the  various  concerts  at  the  convention  and 
treated  many  of  the  visitors  to  Victrola  music. 


WE  MAKE  NOTHING  BUT 

We  have  secured  control  of  some  of  the  largest  regular  supplies  of  finest 
domestic  and  imported 

India  Diaphragm  Mica 

in  the  United  States.    This  enables  us  to  give  efficient  service  and  fair  prices 
We  refer  to  scores  of  satisfied  customers. 

The  PHONOGRAPH  APPLIANCE  CO., 


109  West  Broadway 
NEW  YORK 


CRYSTAL  EDGE 

MICA 


DIAPHRAGMS 


Bach  Utley  is  attending  the  officers'  training 
camp  at  Madison  Barracks.  A  few  months  ago 
he  returned  from  the  Mexican  border  with 
Troop  I  of  this  city.  The  young  man  formerly 
had  charge  of  the  New  Edison  department  at 
the  piano  store  of  his  fath'er,  C.  H.  Utley. 

The  son  of  F.  Cordes,  president  of  the  Kurtz- 
mann  Piano  Co.,  Victrola  dealers,  and  the  son 
of  George  Moessinger,  treasurer  of  the  firm, 
are  being  trained  as  officers  at  Madison  Bar- 
racks. 

A  revision  of  their  accounting  systems  so  as 
to  eliminate  delinquent  customers  is  being  prac- 
tised by  some  of  the  dealers  who  say  that  the 
slow-paying  class  includes  people  with  auto- 
mobiles and  substantial  bank  accounts. 

Frank  W.  McKee,  musical  director  and  owner 
of  McKee's  Orchestra  and  McKee's  Trio,  which 
make  records  exclusively  for  the  Victor  Talking 
Machine  Co.,  recently  visited  C.  N.  Andrews. 
Mr.  McKee  was  accompanied  by  Mrs.  McKee 
and  her  father  and  mother,  Mr.  and  Mrs.  F.  E. 
Beeman  of  Boston.  Mr.  and  Mrs.  Andrews 
gave  the  visitors  an  automobile  trip  to  Niagara 
Falls,  Lewiston  and  the  officers'  training  camp 
at  Fort  Niagara.  Mr.  Andrews  has  been  serv- 
ing as  a  juror  in  the  criminal  division  of  the  Su- 
preme Court.  A  member  of  his  inside  staff, 
F.  P.  Besser,  has  joined  the  Third  Artillery, 
National  Guard. 

W.  D.  &  C.  N.  Andrews  reported  as  follows: 
"The  wholesale  business  has  been  extra  good. 
It  appears  from  all  information  'we  can  gather 
that  the  retail  trade  has  been  rather  quiet  in 
the  past  month  but  we  think  no  more  than 
could  be  expected  at  this  time  of  the  year,  re- 
gardless of  the  war." 

A  piano  and  talking  machine  display  in  which 
was  featured  the  sign  "A  gift  for  the  June 
bride  or  the  girl  graduate,"  was  shown  by  J.  N. 
Adam  &  Co.  A  diploma,  a  bridal  veil  and  a 
shipping  tag  each  carried  its  own  suggestion  in 
the  display. 

A  thief  recently  broke  a  showcase  and 
stole  some  merchandise  at  Walbridge's,  Victor 
dealers. 

Charles  M.  Wall,  assistant  manager  of  the 
Buffalo  branch  of  the  Columbia  Graphophone 
Co.,  was  married  to  Miss  Louise  Strong  of 
Brooklyn.  They  have  returned  from  their 
honeymoon  and  taken  up  their  residence  in  this 
city. 

"All  indications  point  to  a  very  large  fall 
business,"  said  O.  M.  Kiess,  manager  of  the 
Columbia  branch.  "Many  of  our  dealers  have 
placed  substantial  orders  for  machines." 

The  Retail  Merchants'  Association  of  the 
Buffalo  Chamber  of  Commerce,  of  which  several 
of  the  dealers  are  members,  intends  to  take 


concerted  action  in  favor  of  curtailing  delivery 
systems  in  accordance  with  the  wishes  of  the 
Government.  The  purpose  is  to  release  men 
and  vehicles  for  military  service. 

"Land  of  Liberty"  is  the  title  of  a  new  march 
song.  The  words  and  music  were  written  by 
E.  H.  Scott,  advertising  manager  of  Denton, 
Cottier  &  Daniels. 

The  employes  of  Walbridge  &  Co.,  Victrola 
dealers,  recently  had  a  half  holiday  and  held 
their  annual  outing  at  Erie  Beach. 

Local  talking  machine  and  piano  dealers  are 
wondering  how  their  trade  will  be  affected  when 
young  men  in  their  employ  will  be  drafted  into 
the  Federal  service.  The  problem  of  filling 
their  places  will  have  to  be  considered  so  that 
the  service  and  efficiency  of  the  firms  will  not 
be  impaired. 

A  branch  store  has  been  opened  at  Williams- 
ville,  N.  Y.,  by  the  Verbeck  Musical  Sales  Co., 
of  435  William  street,  Buffalo.  Williamsville 
is  a  suburb  of  this  city  and  is  noted  for  its 
many  attractive  summer  homes.  R.  L.  Hollins- 
head,  vice-president  of  the  company,  spent  a 
week  in  organizing  the  branch.  The  lines  fea- 
tured include  the  Delpheon  phonograph  and. 
the  Operolla  phonograph. 

A.  Victor  &  Co.,  of  this  city,  who  handle 
the  Pathephone  line  as  a  distributor,  have  been 
holding  a  "War  Economy"  sale  throughout  their 
store  which  has  been  remarkably  successful.  In 
connection  with  this  sale  the  company  issued 
100,000  catalogs  for  distribution  in  Buffalo,  and 
each  catalog  had  one  page  devoted  exclusively 
to  the  Pathephone. 

In  a  chat  with  The  World,  Arthur  Victor,  of 
this  company,  stated  that  their  Pathephone  de- 
partment had  been  remarkably  successful,  and 
that  in  addition  to  a  splendid  retail  business  a 
large  number  of  dealers  had  been  established. 
Mr.  Victor  is  enthusiastic  in  his  praises  of  the 
Pathephone,  stating  that  the  distinctive  quali- 
ties of  this  machine  are  winning  the  praises  of 
discriminating  musicians  and  music  lovers  every- 
where. A.  Victor  &  Co.,  who  are  aggressive 
and  consistent  advertis-ers,  attribute  a  consider- 
able measure  of  their  Pathephone  success  to 
their  publicity. 


REPAIR  SHOP  IN  NEW  QUARTERS 

The  Talking  Machine  Repair  and  Sales  Corp., 
of  which  Andrew  H.  Dodin  is  president,  has  re^ 
moved  from  25  East  Fourteenth  street  to  new 
quarters  at  176  Sixth  avenue,  between  Twelfth 
and  Thirteenth  streets,  where  the  company's  ex- 
cellent facilities  for  the.  repairing  of  all  makes 
of  machines  will  be  at  the  command  of  the 
trade.    The  removal  was  completed  July  1. 


Business  As  " Unusual" 


$ 10,000,000,000  00 

a  year  spent  for  clothing,  shoes,  munitions,   machinery,    material,   food  and 
supplies  means  an  unusual  circulation  of  money — 

Are  You  Prepared  To  Catch  Your  Share? 

We  have  Steel  Needles,  Fibre  and  Tungs-tone  in  large  supply. 
Our  record  and  machine  stock  in  both  Victor  and  Edison 
Cylinders  is  unexcelled.      Have  you  ever  tried  our  service  ? 


W.  D.  and  C.  N.  ANDREWS,      BUFFALO,  N.  Y. 


Supplement,  The  Talking  Machine  World,  July  15,  1917 


Victor  Supremacy  is  the  supremacy 
of  real,  tangible  achievements — of  great 
things  actually  accomplished. 

That  is  why  the  Victor  is  accorded  a 
place  of  honor  in  the  best  homes  the 
country  over.  That  is  why  the  Victor 
and  Victrola  are  the  instruments  for 
the  dealer  to  handle.  That  is  why 
Victor  dealers  everywhere  are  enjoying 
an  ever-increasing  prosperity. 


The  greatest  arti- 
make  records  for  i 

Every  one  of  these  great  artists  repre- 
sents an  additional  evidence  of  Victor 
supremacy. 

The  fact  that  every  one  of  them  has 
chosen  the  Victrola  as  the  one  instrument 
able ^  to  reproduce  their  art  with  absolute 
fidelity,  is  conclusive  evidence  of  Victor 
supremacy. 


5  of  all  the  world 
Victor  exclusively 


The  choice  of  these  famous  artists  is 
quite  naturally  the  choice  of  the  music- 
loving  public — and  the  choice  of  wide- 
awake dealers  everywhere  who  are  reaping 
the  benefits  which  come  with  Victor 
supremacy. 


premacy 


i 


4 


M 
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Victrola  IV 

Oak 


Victrola  VI 

Oak 


The  universal  recognition  of  Victor 
supremacy  is  appreciated  by  Victor 
dealers  everywhere. 

They  know  that  makes  it  easy  for 
them  to  get  business. 

And  with  genuine  Victors  and 
Victrolas  from  $10  to  $400,  Victor  deal- 
ers meet  the  needs  of  every  customer — 
and  do  a  volume  of  business  which  is  in 
keeping  with  Victor  supremacy. 


Victrola  XVII 

Victrola  XVII.  Electric 

Mahogany  or  oak 
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Eleventh  Annual  Convention 

of  the 

National  Association  of  Talking  Machine  Jobbers 

Atlantic  City,  July  9th,  10th  and  11th,  1917 


Atlantic  City,  N.  J.,  July  10.— The  eleventh 
annual  convention  of  the  National  Association 
of  Talking  Machine  Jobbers,  which  has  been  in 
session  at  the  Hotel  Traymore  here  for  the 
past  two  days,  has  measured  up  to  expectations 
and  predictions  in  the  matter  of  importance. 
There  have  been  many  interesting  developments 
in  the  trade  during  the  past  year,  both  legis- 
lative and  economic,  and  the  entrance  of  the 
country  into  the  great  war  has  brought  with  it 
business  problems  of  vital  importance  which 
the  jobbers  were  called  upon  to  discuss  among 
themselves  and  with  the  factory  officials.  The 
members  of  the  association,  in  the  meetings, 
not  only  reviewed  the  accomplishments  of  the 
past  year  but  laid  active  plans,  so  far  as 
was  practical,  to  handle  questions  of  supplies, 
freights,  etc.,  that  may  come  up  in  the  near 
future.  . 

Also,  as  was  promised,  the  convention  can 
boast  of  what  was  probably  the  largest  attend- 
ance of  any  similar  meeting  in  the  history  of 
the  association,  and  there  were  many  reasons 
why  this  should  be  so.  There  were  many  ar- 
rivals during  the  closing  days  of  last  week  and 
with  the  arrival  of  the  Western  delegations  on 
Sunday  there  were  enough  officers  and  mem- 
bers on  the  ground  to  start  business  at  once  if 
necessary.  Not  only  did  the  association  busi- 
ness serve  to  attract  a  really  large  proportion 
of  members  but  the  concert  announced  by  the 
Victor  Talking  Machine  Co.  for  Wednesday 
night,  at  which  Galli-Curci  and  other  noted  ar- 
tists are  to  appear,  acted  as  a  lodestone  on  its 
own  account. 

The  executive  committee  of  the  association, 
headed  by  E._C.  Rauth,  the  president,  went  into 
session  early  on  Sunday  morning  and  passed 
on  the  reports,  completed  remaining  details  of 
the  program  and  thereby  cleared  the  decks  for 
the  Monday  meeting  in  order  that  things  might 
run  along  smoothly  and  that  there  be  no  de- 
lays. 

At  the  opening  session  of  the  convention, 
held  on  Monday  afternoon,  the  various  officers 
and  committees  made  their  reports  on  the  year's 
work,  the  first  report  being,  naturally,  that  of 
President  Rauth,  which  was  as  follows: 


PRESIDENT  RAUTH'S  REPORT 


My  first  thought  in  addressing  you  is  one  of 
gratitude  and  appreciation  for  the  many  honors 
you  have  conferred  upon  me  during  the  past 
years.  I  want  to  thank  each  one  of  the  mem- 
bers for  his  loyalty  and  co-operation.  Also  the 
chairmen  and  members  of  the  various  commit- 
tees. Your  vice-president  and  treasurer  were 
able  assistants,  and,  I  assure  you,  come  in  for 
a  large  share  of  my  appreciation. 

The  secretary  has  been  very  thorough,  as  he 
always  is,  in  the  performance  of  his  duties.  He 
ably  assisted  me  during  the  past  year,  thereby 
lessening  the  official  burdens.  For  this  I  feel 
very  grateful  to  him  as  all  of  our  members 
should. 

The  one  committee  to  which  special  men- 
tion should  be  made  is  the  arrangement  com- 
mittee, upon  which,  of  all  committees,  the  bur- 
den falls  the  heaviest,  particularly  upon  its 
chairman,  and  I  will  be  glad  to  entertain  a 
motion,  at  the  proper  time,  for  a  vote  of  thanks 
to  be  tendered  to  Mr.  Trostler  and  his  col- 
leagues by  this  association. 


The  past  year  has  been  a  very  busy  one  for 
the  executive  committee.  Two  regular  meet- 
ings were  held,  one  in  the  fall  and  one  in  the 
spring.  On  four  different  occasions  I  found  it 
advisable,  and  to  the  best  interests  of  our  asso- 
ciation, to  call  the  executive  committee  to  the 
East.  On  three  of  these  occasions  it  was 
necessary  for  us  to  go  to  Washington,  twice 
on  matters  pertaining  to  the  Stephens  bill,  and 
once  to  fight  your  battles  before  the  Finance 
Committee  of  the  Senate  on  war  tax.    On  two 


Retiring  President  E.  C.  Rauth 

of  these  occasions  those  members  of  the  legis- 
lative committee  who  were  not  on  the  execu- 
tive board  were  with  us. 

The  vast  amount  of  work  performed  during 
the  year  and  the  many  benefits  derived  is  diffi- 
cult for  you  to  understand,  unless  you  are  an 
active  member  of  one  of  the  committees.  I 
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would  like  to  tell  you  of  their  unselfish  and 
untiring  labors  in  your  behalf,  but  to  go  into 
details  would  be  presuming  too  much  upon  your 
time. 

If  I  failed  in  speaking  a  word  of  praise  for 
your  national  councilor,  Mr.  J.  N.  Blackman,  I 
would  feel  that  I  had  been  neglectful  in  my 
duty  to  you  and  to  him.    He  attended  all  of 


Next  Convention  City 
Atlantic  City 


our  meetings — both  legislative  and  executive, 
also  all  of  the  meetings  of  the  United  States 
Chamber  of  Commerce.  He  made  two  very 
able  addresses,  one  before  the  Interstate  and 
Foreign  Commerce  Commission,  in  the  interest 
of  the  Stephens  bill,  and  the  other  before  the 
Finance  Committee  of  the  Senate,  arguing  the 
unjustness  of  the  excise  war  tax. 

For  the  good  work  accomplished  by  your 
Stephens  committee,  I  have  nothing  but  praise. 
The  details  of  this  I  will  leave  to  its  chairman, 
George  E.  Mickel,  and  I  am  sure  his  report  will 
speak  for  itself. 

I  do  not  wish  to  intrude  upon  the  report  of 
our  traffic  committee,  but  I  want  to  touch 
lightly  upon  that  subject.  This  has  become  a 
very  important  question  in  our  industry  and, 
at  the  proper  time,  I  would  like  to  hear  serious 
discussion  as  to  the  advisability  of  employing 
a  traffic  lawyer.  If  we  employ  counsel  of  this 
sort  we  should  get  the  best  to  be  had,  since 
each  increase  in  freight  rates  means  a  loss  of 
thousands  of  dollars  to  our  membership.  Each 
year  the  railroads  seem  to  make  more  of  an 
effort  to  bring  these  increases  about.  They  are 
of  the  opinion  that  we  are  very  prosperous  and 
that  the  commodity  will  stand  it. 

It  has  been  suggested  that  I  request  the  fol- 
lowing of  our  members:  When  ordering  records 
from  the  Victor  factory,  make  up  your  orders 
in  units  of  twenty-five.  T,his  will  only  apply 
whenever  you  order  twenty-five  or  more  records 
of  a  number.  Please  make  a  note  of  this,  as 
it  would  assist  the  factory  very  materially. 

We  are  all  to  be  congratulated  for  the  splen- 
did and  prosperous  business  enjoyed  during  the 
past  year. 

Owing  to  recent  developments,  due  to  the 
war  and  other  circumstances,  business  of  our 
country  is  inclined  to  become  unsettled.  This 
is  particularly  due  to  the  pessimistic  turn  of 
mind  of  some  people.  We  can  offset  this  by 
our  continued  co-operation  and  the  spirit  of 
harmony  we  have  always  shown  in  the  past. 
Let  each  individual  make  "Co-operation"_  his 
watchword. 

The  next  report  was  that  of  the  secretary, 
L.  C.  Wiswell,  whose  capable  work  for  the  year 
was  outlined  as  follows: 


REPORT  OF  SECRETARY  WISWELL 


As  is  customary  at  all  annual  meetings  and 
conventions  of  associations,  particularly  ours, 
it  is  incumbent  upon  the  officers,  especially  the 
secretary,  to  make  a  written  detailed  report  of 
his  stewardship.  I  was  not  amiss  in  the  re- 
marks made  at  the  time  you  elected  me  to  this 
important  office  in  stating  that  the  office  of 
secretary  was  fraught  with  responsibilities  and 
much  work. 

The  year  just  closing  has  been  a  busy  one 
from  the  association  standpoint,  one  of  prog- 
ress. Your  officers  as  far  as  it  has  come  to 
my  notice,  especially  your  president,  have  been 
ever  alert  and  enthusiastic  in  the  execution  of 
the  duties  which  they  were  obliged  to  perform. 

Undoubtedly  it  is  needless  to  call  your  at- 
tention to  the  fact  that  during  the  year  our  in- 
dustry has  had  reason  to  be  concerned  over 
judicial  decisions  as  well  as  enactments  of 
legislation,  namely  the  5  per  cent,  excise  war 
tax  which  was  proposed  by  Congress  at  Wash- 
(Continued  on  page  60) 
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ington  and  later  eliminated,  and  justly  so,  by 
the  Committee  of  the  Senate,  whose  duty  it 
was  to  investigate  and  revise  war  revenue  as 
proposed  by  Congress. 

Without  doubt  during  the  next  few  years,  or 
at  least  for  the  duration  of  the  war,  we  will  be 
obliged  to  face  situations  that  will  be  of  vital 
moment  to  the  talking  machine  industry.  It  is 
well  that  we  should  be  ever  on  the  alert  and  be 
careful  in  all  our  deliberations  and  actions  that 
we  make  no  mistakes. 

At  the  close  of  last  year's  convention  the  as- 
sociation totaled  seventy-eight  and  ten  regular 
branch  members.  Since  that  time  we  have  re- 
ceived applications  from  and  elected  into  mem- 
bership on  the  unanimous  approval  of  the  execu- 
tive committee,  six  new  members: 

Bergstrom  Music  Co.,  Honolulu,  Hawaii. 

Biener  Co.,  Guatemala  City,  Guatemala,  C.  A. 

John  Elliott  Clark  Co.,  Salt  Lake  City,  Utah. 

Cohen  &  Hughes,  Inc.,  Washington,  D.  C. 
(Branch). 

Phillips  &  Crew,  Atlanta,  Ga. 

Frederick  Loeser  &  Co.,  Brooklyn,  N.  Y. 

With  these  new  members  we  now  have  a  total 
membership  of  eighty-three  regular  and  eleven 
branch  members. 

Am  happy  to  report  that  all  members  paid 
their  dues  promptly.  There  was  collected  for 
membership  dues  and  turned  over  to  the  treas- 
urer through  the  secretary's  office  $2,110. 

The  executive  committee  held  one  meeting 
since  our  last  convention,  their  regular  mid- 
winter meeting,  at  Hotel  Raleigh,  Washington, 
D.  C,  January  7  and  8,  1917.  This  meeting 
was  well  attended  by  the  executive  committee 
as  well  as  by  numerous  members  of  the  asso- 
ciation. The  work  of  the  special  Stephens  bill 
committee  has  been  strenuous  as  well  as  fruit- 
ful. The  details  of  the  vast  amount  of  work 
done  by  this  committee  will  be  given  by  the 
chairman  and  secretary  of  the  committee. 

The  matter  referred  at  our  last  convention  to 
the  executive  committee,  that  of  the  resolution 


passed  at  the  1915  convention  regarding  the 
proposed  organization  of  allied  music  trades 
to  be  known  as  the  Music  Trade  Industries 
Chamber  of  Commerce,  was  duly  considered 
at  the  January  meeting  of  the  executive  com- 
mittee and  after  discussion  it  was  the  sense 
of  the  committee  that  it  be  reported  back  to 
the  association  at  its  regular  meeting  that  it 
was  the  recommendation  of  the  executive  com- 


L.  C.  Wiswell 

mittee  that  the  association  do  not  affiliate  with 
this  proposed  organization. 

Your  executive  committee  after  the  January 
meeting  visited  with  the  Victor  Co.  for  the  pur- 
pose of  consulting  with  them  on  matters  which 
they  deemed  pertinent  to  distributors  in  general. 

Since  our  last  convention  the  Grim  Reaper 
of  Death  has  visited  among  our  members,  taking 
from  us  John  B.  Miller,  of  Penn  Phono.  Co., 
Philadelphia,  Pa.;  Wm.  H.  Beck,  of  Eastern 
Talking    Machine    Co.,    Boston,    Mass.;  and 


Philip  Werlein,  of  Philip  Werlein,  Ltd.,  New 
Orleans,  La.  At  this  time,  Mr.  President,  I 
move  that  the  convention  rise  and  remain  in 
silence  for  the  period  of  one  minute  out  of  re- 
spect to  our  departed  associates. 

There  is  no  provision  made  in  our  by-laws 
for  the  reinstatement  of  members  whose  names 
have  been  stricken  from  the  membership  list 
by  reason  of  non-payment  of  dues  or  by  resig- 
nation. The  resolution  committee  should  pre- 
sent for  your  consideration  an  amendment  or 
addition  to  the  by-laws  covering  this  point. 

The  Chamber  of  Commerce,  U.  S.  A.,  re- 
quested of  the  association  through  its  secre- 
tary, a  vote  on  four  referendums,  Nos.  17,  18, 
19  and  20.  Referendum  No<  17  having  to  do 
with  the  report  of  the  special  committee  on 
Combination  as  related  to  National  Resources. 
No.  18  on  proposal  for  amendment  to  the  Fed- 
eral Constitution  to  permit  the  President  to 
veto  separate  items  of  provisions  in  appropria- 
tion bills.  No.  19  on  the  report  of  the  railway 
committee  on  prevention  of  strikes,  lockouts, 
etc. 

Regret  to  report  that  there  was  on  the  part 
of  the  majority  of  our  members  a  seeming  feel- 
ing of  apathy  towards  these  referendums,  for 
approximately  one-third,  or  thirty  members  as 
an  average,  sent  in  their  votes.  The  majority 
of  votes  were  cast  in  the  affirmative  on  the  vari- 
ous questions. 

As  to  Referendum  No.  20,  report  of  the  spe- 
cial committee  on  financing  war,  the  members 
displayed  greater  interest,  the  entire  member- 
ship with  the  exception  of  nineteen  casting  their 
vote  on  the  various  questions. 

It  is  to  be  noted  that  with  a  few  exceptions 
the  members  have  been  prompt  in  the  handling 
of  delinquent  reports.  Aside  from  those  of  our 
members  who  do  not  do  wholesale  business, 
and  are  not  interested  in  the  delinquent  re- 
port, there  are  only  about  six  who  failed  en- 
tirely throughout  the  year  to  send  in  their  de- 
linquent   reports   while   others,   about  twenty, 
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were  in  a  measure  remissful,  sending  in  their 
report  one  month  and  failing  to  do  so  the  next. 
On  the  whole,  however,  the  members  showed 
deep  interest  in  this  important  work  of  our 
organization  and  I  want  to  thank  them  for  their 
co-operation. 

Treasurer  Reynalds'  Report 
The  treasurer,  W.  H.  Reynalds,  also  presented 
his  annual  report,  which  indicated  that  the 
finances  of  the  association  were  in  excellent 
shape,  after  which  the  various  committees  were 
called  upon  for  statements  of  their  accomplish- 
ments. 

Arrangement  Committee  Reports 

Among  the  committee  reports  was  that  of  the 
arrangement  committee,  of  which  A.  A.  Trostler 
was  chairman,  and  which  outlined  the  program 
of  the  convention  as  follows: 

Your  chairman  of  this  committee  takes  great 
pleasure  in  informing  you  that  he  more  than 
appreciated  the  honor  bestowed  upon  him  by 
President  Rauth,  naming  him  head  of  this  most 
important  committee,  and  this  is  to  express  his 
thanks  to  the  fellow  members  on  this  commit- 
tee who  have  worked  with  him  admirably  on 
all  matters  that  came  before  us. 

I  also  wish  to  thank  each  and  every  one  of 
our  members  for  the  help  given  when  asked  for: 
the  Victor  Talking  Machine  Co.  and  both  Mr. 
Henry  C.  Brown  and  Mr.  C.  G.  Childs  are  en- 
titled to  a  vote  of  thanks  by  this  association 
for  their  untiring  efforts  in  our  behalf  cover- 
ing this  convention. 

I  wish  to  call  to  the  attention  of  our  mem- 
bers that  to-morrow  night  at  our  banquet  we 
have  some  very  great  surprises  in  store  for 
them. 

For  Wednesday,  the  Victor  Talking  Machine 
Co.  has  absolutely  stretched  every  point  to 
make  this  day  a  most  wonderful  finale  to  our 
convention.  The  program  they  have  made  up 
is  second  to  none,  and  we  know  after  you  have 
witnessed  it  you  will  agree  with  me  that  no 
one  but  the  Victor  Talking  Machine  Co.  could 
bring  together  an  array  of  artists  such  as  will 
be  presented  to  entertain  us. 

The  members  do  not  want  to  overlook  the 
golf  tournament  to-morrow  at  the  Country 
Club.  T.  H.  Towell,  who  is  looking  after 
same,  will  be  glad  to  give  you  any  information 
you  desire.  Indications  show  that  this  should 
prove  the  most  wonderful  convention  held  by 
this  association. 

The  Traffic  Committee's  Report 

In  view  of  recent  and  probably  future  changes 
in  freight  rates  and  classifications  and  in  view 
of  the  danger  of  more  or  less  rigid  embargoes 
upon  freight  shipments,  one  of  the  most  im- 
portant of  the  committee  reports  was  that  of 
the  Traffic  Committee,  which  was  presented  by 
L.  C.  Wiswell,  the  chairman,  who  had  taken  a 
most  active  and  effective  interest  in  the  work. 
The  report  read  in  full  as  follows: 


TRAFFIC  COMMITTEE'S  REPORT 


Since  our  last  convention  your  traffic  com- 
mittee has  been  confronted  with  numerous  con- 
templated changes  in  the  classification  and 
rates  on  talking  machines  and  records  as  pro- 
posed by  the  various  classification  committees. 

The  railroads  in  their  desire  to  increase  their 
earnings  are  working  from  two  angles,  one 
through  the  legislative  channel  of  asking  a  di- 
rect flat  increase  in  freight  rates  on  all  com- 
modities: secondly,  through  their  various  classi- 
fication committees,  these  committees  at  their 
meeting  changing  wherever  possible  and  where 


they  are  not  sufficiently  opposed  by  protests, 
the  classification  and  rating  on  commodities 
which  they  think  would  stand  for  a  change, 
all  changes  looking  toward  increase  of  revenue. 
The  industry  in  which  we  are  engaged  has  not 
escaped. 

The  official  classification  committee,  in  their 
docket  No.  30,  hearings  on  which  were  held  at 
New  York  city,  September  12,  1916,  suggested 
a  change  in  C.  L.  minimum  rating  on  talking 
machines,  reducing  the  minimum  from  24,000 
pounds  on  machines  and  records  '  to  16,000 
pounds  on  machines  only  and  changing  the  rat- 
ing from  third  to  second  class.  Your  com- 
mittee, together  with  Mr.  Fulghum,  of  the  Vic- 
tor Co.,  Mr.  Rogers,  of  the  Edison  Co.,  and 
Mr.  French,  of  the  Columbia  Co.,  appeared  at 
this  meeting.  While  the  representatives  of  the 
Edison  and  Columbia  companies  in  a  measure 
favored  the  suggested  change,  for  the  reason 
that  they  have  no  large  record  movements  to 
speak  of,  yet,  like  the  Victor,  they  are  unable 
to  load  more  than  15,000  to  16,000  pounds  of 
machines  in  a  regular  thirty-six-foot  car.  The 
classification  committee  reached  no  decision  on 
this  docket. 

In  order  to  thrash  the  question  out  further, 
the  official  classification  committee  suggested 
in  their  next  docket,  No.  31,  hearings  on  which 
were  held  in  New  York  on  November  8,  1916, 
a  proposed  change  in  C.  L.  rating  on  talking 
machine  records  from  third  to  second  class, 
with  prevailing  minimum  weight  of  24,000 
pounds.  As  this  suggested  change  meant  a  flat 
increase  of  approximately  23  per  cent,  in  freight 
charges  on  records  shipped  in  C.  L.  lots,  your 
committee  sent  out  a  letter  to  the  members  of 
the  association  located  within  the  confines  of 
the  official  classification  committee  jurisdiction, 
making  them  cognizant  of  the  proposed  change 
and  asking  in  reply  a  letter  protesting  against 
this  change.  Fortified  with  these  letters  your 
committee  chairman  and  Mr.  R.  H.  Morris,  to- 
gether with  the  representatives  of  the  Victor, 
Edison  and  Columbia  companies,  appeared  be- 
fore the  committee  and  vigorously  protested 
against  the  suggested  change.  Our  combined 
efforts  were  in  a  way  successful,  the  committee 
eliminating  the  combination  rating  on  machines 
and  records  with  a  C.  L.  minimum  weight  of 
24,000  pounds,  putting  through  a  new  classi- 
fication for  machines  reading  as  follows:  "Talk- 
ing machines  in  boxes  or  crates  L,.  C.  L.  first 
class,  C.  L.  minimum  weight  of  16,000  pounds 
second  class.  Records  in  barrels  or  boxes 
L.  C.  L.  first  class,  C.  L.  minimum  weight  24,000 
pounds  third  class." 

This  change  works  to  the  advantage  of  all 
our  members  with  the  exception  of  those  lo- 
cated in  Chicago.  Mr.  Fulghum  of  the  Victor 
Co.  advises  me  that  under  the  new  rating  they 
have  been  able  to  ship  distributors  other  than 
those  located  in  Chicago  over  seven  or  eight 
times  as  many  solid  carloads  of  talking  ma- 
chines as  they  were  previously  able  to  ship 
under  the  24,000  pounds  minimum.  Prior  to 
the  adoption  of  the  16,000  pounds  minimum  dis- 
tributors outside  of  Chicago  were  practically 
receiving  no  benefit  of  the  C.  L.  rate.  Fur- 
ther, this  new  minimum  besides  making  it  pos- 
sible for  more  distributors  to  receive  the  bene- 
fit of  the  C.  L.  rate  expedites  shipments  by 
reason  of  the  fact  that  C.  L.  shipments  are 
moved  through  to  destination  more  expedi- 
tiously than  L.  C.  L.  shipments. 

The  Southern  classification  committee  held  a 
meeting  in  Chicago  on  September  18,  1916,  on 
their  docket  No.  89,  wherein  they  proposed  a 


C.  L.  rate  on  talking  machines  exclusively, 
minimum  weight  20,000  pounds.  Your  commit- 
tee together  with  the  representatives  of  the 
Victor,  Edison,  Columbia  and  Brunswick  com- 
panies appeared  at  this  meeting  and  presented 
arguments  as  to  why  this  suggested  change  of 
20,000  pounds  minimum  was  not  in  order,  though 
they  would  be  satisfied  with  a  16,000  pounds 
minimum.  The  conclusion  of  the  committee 
after  considering  our  arguments  was  that  they 
would  make  no  change  in  the  classification. 

The  Western  classification  committee,  ever 
watchful  of  what  the  official  classification  com- 
mittee was  doing,  suggested  in  their  docket  No. 
863  a  change  in  the  C.  L.  rating  on  talking 
machines  and  records,  the  change  reading  on 
talking  machines  exclusively,  the  minimum  be- 
ing reduced  to  16,000  pounds  with  second  class 
rating  instead  of  24,000  pounds  minimum  with 
third  class  rating.  Again  the  various  repre- 
sentatives of^  the  talking  machine  manufactur- 
ers, Victor,  Edison  and  Columbia,  together  with 
your  committee  and  Mr.  F.  T.  Randall,  of  Lyon 
&  Healy,  Chicago,  appeared  before  this  com- 
mittee on  October  20,  1916,  for  a  hearing.  As 
at  the  previous  meetings  it  was  argued  that  we 
were  interested  and  wanted  a  reduction  of  the 
C.  L.  minimum,  as  it  was  impossible  to  pack 
24,000  pounds  of  machines  in  a  36  foot  car, 
still  we  felt  that  the  proposed  change  should 
include  records  as  well  as  machines,  also  that 
the  third  class  rating  prevail.  It  was  assumed 
that  the  Western  Classification  Committee 
would  follow  the  action  of  the  Official  Classi- 
fication Committee,  which  later  proved  correct. 

One  or  two  concerns  (your  committee  has 
not  been  able  to  definitely  learn  the  names), 
manufacturers  of  talking  machines  and  pianos, 
petitioned  the  Western  Classification  Commit- 
tee, also  the  Trans-Continental  Committee,  sug- 
gesting a  classification  allowing  C.  L.  combina- 
tions of  talking  machines  and  pianos.  Your 
committee,  through  its  chairman,  was  in  at- 
tendance at  the  hearing  of  the  Western  Classi- 
fication Committee  on  this  subject  as  were  the 
representatives  of  the  Victor,  Edison  and  Col- 
umbia companies.  It  was  asked  that  this  peti- 
tion be  denied,  for  the  reason  that  if  it  was 
granted'  it  would  give  the  manufacturers  of 
pianos  and  talking  machines  an  advantage  over 
the  exclusive  talking  machine  manufacturers  in 
that  they  could  move  their  talking  machines 
at  a  lesser  cost  by  reason  of  including  them  in 
with  pianos  in  making  up  a  C.  L.  shipment. 

Recently  your  committee  sent  out  a  letter 
to  the  entire  membership  calling  their  attention 
to  the  request  of  the  railroads  of  the  Inter- 
State  Commerce  Commission  for  a  flat  increase 
in  freight  rates  of  IS  per  cent.  It  was  pointed 
out  in  this  letter  that  the  principal  arguments 
advanced  by  the  railroads  in  support  of  their 
request  for  this  IS  per  cent,  increase  was  that 
their  expenses  had  increased  enormously  on  ac- 
count of  the  Adamson  law  and  that  according 
to  statistics  the  Adamson  law  would  mean  an 
increase  in  the  wages  of  the  railroad  employes 
of  approximately  fifty  million  dollars  per  year. 
On  the  other  hand  this  argument  was  offset 
by  the  fact  that  the  volume  of  business  done 
by  the  railroads  during  the  year  1916  was  the 
largest  in  their  history  and  even  if  they  did 
just  the  same  amount  for  the  year  1917  and 
received  thereon  an  additional  income  of  15 
per  cent.,  it  would  mean  increase  in  revenue 
of  approximately  $406,000,000. 

It  was  also  suggested  that  those  members 
who  were  not  in  sympathy  with  the  request 
(Continued  on  page  63) 
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ENLIST  NOW. 


To  the  Trade: 

Now  that  the  Atlantic  City  Convention  is  over,  let 
the  real  situation  mature  in  our  minds»  Our  Country  calls 

us  to  defend  the  Cause  of  Liberty.  We  have  a  duty  to  per- 

form.    Each  and  every  true  American  Citizen  can  and  must  do 
his  part. 

We  can  Fight,  Farm,  or  Finance,  and  should  do  that 
for  which  we  are  best  fitted.  This  industry  must  not  be  among 

the  slackers.  Every  Soldier,  and  Government  Official  needs 

the  support  and  help  of  the  Business  Man. 

Problems  confront  this  Country  and  our  industry, 
and  if  our  training  or  experience  can  help  solve  them,  let  us 
enlist  fearlessly  and  unselfishly.  At  no  time  has  it  been 

more  important  for  every  member  of  the  trade  to  show  his  true 
colors. 

Let's  all  get  together  to  WIN  this  war  QUICKLY,  by 
convincing  each  other,  as  well  as  the  enemy,  that  OUR  business 
NOW  is  to  do  OUR  part.  It  is  this  spirit  we  pledge  our- 

selves to  support  among  our  employees,  customers,  competitors, 
and  the  trade  in  general. 

Make  VICTORY  and  VICTOR  triumphant. 

Very  sincerely, 

BLACKMAN  TALKING  MACHINE  COMPANY. 


JNB/EMK 


President . 
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made  by  the  railroads  write  their  Senators  and 
Congressmen  as  well  as  the  Commerce  Com- 
mission, advising  them  that  they  were  not  in 
favor  of  the  increase. 

In  concluding  their  report  your  committee 
suggests  that  the  new  administration  be  ever 
mindful  and  watchful  of  the  traffic  situation  as 
it  affects  our  industry. 

Fighting  the  Excise  Tax 

The  fight  of  the  association  in  favor  of  the 
passage  of  the  Stephens  bill  and  the  more  recent 
action  against  the  special  5  per  cent,  excise  tax 
provision  of  the  War  Revenue  bill  were  set  forth 
in  detail  in  the  following  report  by  Geo.  E. 
Mickel,  chairman  of  the  legislative  committee, 
which  read: 


LEGISLATIVE  COMMITTEE'S  REPORT 


During  the  past  year  there  has  been  but  one 
item  of  interest,  aside  from  the  prosecution  of 
the  Stephens  bill,  that  has  come  up  for  our  com- 
mittee, and  that  is  a  matter  of  such  recent  his- 
tory that  you  are  all  familiar  with  the  action 
taken  and  with  the  results.  We  refer  to  the 
movement  to  place  a  5  per  cent,  tax  on  talk- 
ing machines.  We  took  immediate  action  on 
this  and  you  will  recall  having  received  a  tele- 
gram from  our  president,  E.  C.  Rauth,  asking 
that  you  request  your  dealers  to  wire  and  write 
their  Representatives  and  Senators.  We  under- 
stand that  this  was  practically  done  by  every 
distributor. 

When  public  hearings  on  the  proposed  tax 
were  held  before  the  Senate  Finance  Committee, 
our  association  was  represented  by  Blackman, 
Roush,  Rauth  and  Whitsit,  who  effectively  pre- 
sented our  side  of  the  case  in  connection  with 
other  talking  machine  interests.  It  seemed  that 
the  whole  talking  machine  industry  united  in 
opposition  to  the  proposed  tax  and  we,  of 
course,  are  pleased  to  note  the  committee's  de- 
cision to  cut  out  the  tax  on  "musical  instru- 
ments, mechanically  operated." 

The  work  on  the  Stephens  bill  has  been  a 
continuance  of  our  last  year's  program  and  as 
stated  to  you  a  year  ago,  we  again  refer  you 
to  the  detailed  report  as  compiled  by  the  young 
lady  that  the  committee  has  employed  during 
the  year  under  the' direction  of  E.  C.  Rauth. 
This  report  is  open  for  the  inspection  of  our 
membership,  and  can  be  found  here  on  the  presi- 
dent's desk.  We  urge  on  the  members  of  our 
association  who  are  not  familiar  with  what  has 
been  done  that  you  take  some  time  and  look 
over  the  report  that  is  here  for  you  to  see.  It 
will  give  you  some  conception  of  what  has  been 
accomplished  by  your  committee,  and  I  again 
say  to  you  that  the  thanks  of  this  association 
are  due  the  individual  members  of  the  commit- 
tee for  their  continued  and  persistent  effort  on 
this  work.  The  committee  confidently  expects 
and  hopes  that  the  blood  of  every  member  will 
become  inoculated  with  the  "Stephens  bill  bug" 
during  this  convention.  We  are  gratified  to 
know  that  our  efficient  arrangement  committee 
has  secured  Honorable  Dan  V.  Stephens  to  talk 
to  us  on  the  Stephens  bill  at  our  banquet,  and 


we  trust  that  his  address  will  stimulate  every 
member  to  renewed  interest  and  activity. 

The  Stephens  bill  was  up  for  hearing  before 
the  Interstate  and  Foreign  Commerce  Commit- 
tee in  December,  at  which  time  at  the  request 
of  Mr.  Whittier,  your  committee  at  great  in- 
convenience made  a  trip  to  Washington,  only 
to  find  that  the  matter  was  postponed  until 
some 'time  in  January,  at  which  time  it  came 
up,  and  your  committee  again  went  to  Wash- 
ington and  were  there  during  the  hearings  be- 
fore the  Interstate  and  Foreign  Commerce  Com- 
mittee. At  that  time  J.  Newcomb  Blackman 
appeared  before  the  committee  in  behalf  of  our 
association  and  made  a  very  able  and  interest- 
ing argument,  with  which  you  are  undoubtedly 
all  familiar,  as  it  was  published  in  The  Talking 
Machine  World. 

You  are  all  no  doubt  familiar  with  the  fact 
that  no  report  has  ever  been  made  by  the  In- 
terstate and  Foreign  Commerce  Committee  on 


George  E.  Mickel,  Chairman 

the  Stephens  bill  because  of  other  legislation 
that  has  come  before  Congress. 

We  believe,  however,  that  the  issue  pre- 
sented by  the  Shephens  bill  cannot  be  side- 
tracked, but  must  be  squarely  met  by  Congress 
in  the  near  future.  The  hearings  before  the 
committee  have  demonstrated  that  the  reputable 
manufacturers  are  all  interested  in  the  enact- 
ment of  the  principle  of  the  Stephens  bill  into 
a  law.  It  has  just  as  clearly  demonstrated  that 
the  price  cutters  are  the  only  ones  opposed  to  it. 

Quoting  from  a  letter  received  from  Edmund 
A.  Whittier,  he  states  that,  "It  will  doubtless 
interest  your  members  to  know  that  standard 
price  sentiment  is  now  generally  conceded  to  be 
sufficiently  strong  in  Congress  to  secure  prompt 
consideration  as  soon  as  general  legislative  mat- 


Safest— Most  Convenient- 
Best  Way  to  Keep  Records 

Safest  — Does  your  album  spill  your  records 
upon  the  floor  and  break  them?  You  cannot 
spill  them  from  a  "Crip-N"  Record  File. 

Most  Convenient — A  touch  of  your  finger  in- 
stantly gets  your  record  in  your  hand  ready  to 
play.  No  hunting  through  or-  handling  of  other 
records. 

Best — A  demonstration  will  convince  your 
customers  that  the  "Crip-N"  File  fills  their  real 
need  for  an  easy  and  quick  method  of  handling 
records  sensibly — economically — safely. 

Adapted  for  all  standard  records.  Fits  any 
standard  machine. 

The  "Crip-N"  is  sure  to  satisfy  your  cus- 
tomers. Write  now  for  our  catalog  and  dealers' 
special  proposition. 

CRIPPEN-RASE  CO.,  Inc.,  EnSs&^SS: 


ters  shall  be  taken  up.  At  this  time  it  is  un- 
certain whether  anything  but  war  legislation 
will  receive  attention  at  this  special  session. 

"Please  express  to  the  members  of  the  Na- 
tional Talking  Machine  Jobbers'  Association 
appreciation  of  the  American  Fair  Trade  League 
for  their  helpful  co-operation  in  furthering  the 
principle  of  standard  prices  represented  in  the 
Stephens  bill  and  best  wishes  for  success  of 
their  convention.  The  cause  of  honest  mer- 
chandising will  be  greatly  helped  by  a  strong 
reaffirmation  of  approval  by  your  convention 
and  by  the  material  support  which  we  hope  the 
National  Talking  Machine  Jobbers  will  continue 
to  give  the  league  in  its  fight  for  honest  ad- 
vertising and  honest  merchandising.  Until  the 
fight  is  finally  won,  we  shall  hope  for  your  con- 
stant aid." 

The  committee  strongly  recommends  that  the 
association's  efforts  on  the  Stephens  bill  be  con- 
tinued during  the  coming  year,  and  that  every 
effort  be  put  forth  to  bring  about  the  desired 
legislation,  and  that  sufficient  funds  be  provided 
to  pay  the  expenses  that  may  be  incurred  by  the 
committee  in  the  prosecution  of  this  work. 
Praise  for  the  Trade  Papers 

Fred  P.  Oliver,  chairman  of  the  press  com- 
mittee of  the  association,  presented  the  follow- 
ing report  in  which  he  particularly  commended 
the  assistance  to  the  association  given  by  The 
Talking  Machine  World  and  The  Music  Trade 
Review.    The  report  read: 


PRESS  COMMITTEE'S  REPORT 


As  chairman  of  the  press  committee  of  the 
National  Association  I  wish  to  report  that  all 
of  the  trade  papers  have  given  us  good  pub- 
licity, concerning  the  coming  convention.  While 
the  details  were  very  slow  in  coming  to  us,  we 
believe  that  the  papers  have  done  exception- 
ally well  to  cover  as  much  space  as  they  have 
in  their  late  issues. 

In  particular,  the  Talking  Machine  World 
donated  a  full-page  advertisement  in  their  June 
15  issue  and  have  also  given  us  quite  a  lot  of 
reading  matter  in  both  The  World  and  The 
Music  Trade  Review. 

We  are  also  very  grateful  to  the  other  pub- 
lications, who  have  helped  us  out  considerably. 

Your  committee  also  wish  to  make  mention 
of  the  assistance  rendered  them  by  both  Mr. 
Trostler  and  Mr.  Wiswell  in  compiling  the 
necessary  information  for  the  different  papers. 


RESOLUTION  COMMITTEE'S  REPORT 


The  resolutions  committee,  of  which  Fred  A. 
Siemon  was  chairman,  made  the  following  re- 
port: 

We,  your  committee  on  resolutions,  appointed 
at  the  last  annual  meeting,  beg  leave  to  offer 
this,  our  report: 

Since  we  met  last  year,  three  valued  members 
have  been  called  from  the  busy  world  to  their 
eternal  appointments  beyond  the  grave — Philip 
Werlein,  of  Philip  Werlein,  Limited,  New  Or- 
leans, La.;  John  B.  Miller,  of  the  Penn  Phono- 
graph Co.,  Philadelphia,  Pa.,  and  William  Beck, 
of  the  Eastern  Talking  Machine  Co.,  Boston, 
Mass.,  and  now, 

Whereas,  Philip  Werlein,  John  B.  Miller  and 
William  Beck,  three  of  our  associates,  having 
been  called  from  us,  we  wish  to  express  the  very 
high  esteem  and  regard  in  which  they  were  held. 

During  their  association  with  us,  they  stood 
for  the  very  highest  and  best  ethics  in  mer- 
chandising. For  years  since  entering  our  trade, 
with  modest,  unassuming  nature,  they  have  ever 
firmly  stood  for  the  right  and  the  truth.  There- 
fore :  be  it 

Resolved:  By  the  members  of  the  National 
Association  of  Talking  Machine  Jobbers,  that  a 
permanent  record  of  our  high  regard  for  their 
stainless  and  upright  character  and  intrinsic 
worth  be  made,  and  be  it  further 

Resolved:  That  to  their  families  we  extend 
these  expressions  of  sorrow  and  condolence 
that  we  all  sincerely  feel;  to  their  associates  in 
(Continued  on  page  64) 
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business  that  sympathy  that  they  must  know  we 
hold  for  them.  Of  them  it  can  be  truthfully 
said:  "They  made  the  world  better  for  having 
lived  in  it."  And  no  higher  tribute  can  be  paid 
any  man;  and  be  it  further 

Resolved:  That  these  resolutions  be  entered 
upon  our  records  and  a  copy  be  sent  to  the 
families  of  our  departed  associates. 

In  addition  to  receiving  the  various  reports 
from  officers  and  committee  chairmen  the  as- 
sociation at  its  first  meeting  also  took  up  a 
number  of  questions  of  general  importance. 

It  was  agreed  unanimously  that  the  various 
activities  of  the  association,  including  the  con- 
tinuance of  the  Traffic  Bureau,  a  most  impor- 
tant feature  at  this  time  and  in  the  near  fu- 
ture, and  the  further  earnest  support  of  the 
Stephens  bill  for  the  maintenance  of  resale 
prices  on  trade-marked  articles,  should  be  con- 
tinued. 

This  work,  requiring  considerable  traveling  on 
the  part  of  the  committeemen  and  much  corre- 
spondence, telegraphing  and  clerical  work,  has 
proved  quite  expensive,  and  all  the  costs  have 


The  chief  matter  of  interest  at  the  final  meet- 
ing on  Tuesday  was  the  election  of  officers 
for  the  coming  year  and  the  report  of  the  nomi- 
nating committee  appointed  the  day  before  was 
accepted  by  unanimous  vote  with  the  result  that 
the  following  were  elected: 

President,  J.  Newcomb  Rlackman,  Blackman 
Talking  Machine  Co.,  New  York. 

Vice-President,  I.  Son  Cohen,  Cohen  & 
Hughes,  Baltimore. 

Treasurer,  A.  A.  Trostler,  Schmelzer  Arms 
Co.,  Kansas  City,  Mo. 

Secretary,  J.  C.  Roush,  Standard  Talking  Ma- 
chine Co.,  Pittsburgh. 

The  new  executive  committee  of  fifteen 
members  will  consist  of  the  four  officers  and 
the  following  elected  members:  W.  D.  An- 
drews, Syracuse;  Rudolph  Wurlitzer,  Cincin- 
nati, O.;  A.  A.  Grinnell,  Detroit;  James  F. 
Bowers,  Chicago;  Perry  B.  Whitsit,  Columbus; 
Andrew  J.  McCarthy,  San  Francisco;  E.  F. 
Taft,  Boston;  George  E.  Mickel,  Des  Moines, 
la.;  E.  C.  Rauth,  St.  Louis;  C.  A.  Wagner,  New 
York,  and  W.  H.  Reynalds,  Mobile,  Ala. 

Being  president  of  the  association  will  not  be 
a  new  experience  for  Mr.  Blackman,  for  he 
served  two  years  in  that  capacity  during  1911- 
12  and  1912-13.  His  election  at  this  time  indi- 
cated a  cementing  of  association  interests  and 
was  a  tribute  to  Mr.  Blackmail's  indefatigable 
efforts  in  behalf  of  the  association,  particularly 
as  a  member  of  the  committee  on  the  Stephens 
bill. 

Atlantic  City  in  1918 

When  it  came  time  to  select  a  convention 
city  for  next  year  there  was  considerable  dis- 


I.  Son  Cohen,  Vice-President 

cussion  regarding  the  relative  advantage  of 
New  York  and  Atlantic  City.  New  York  made 
a  strong  play  for  the  meeting  and  a  member  of 
the  Merchants'  Association  of  New  York  ad- 


in  the  past  been  met  by  assessments  from  the 
members  in  excess  of  their  yearly  dues  of  $25. 

In  order  to  equalize  the  financial  burden  and 
to  provide  funds  for  the  future  work  of  the  as- 
sociation it  was  voted  to  change  the  by-laws 
of  the  association  and  raise  the  annual  dues  to 
$100.  It  was  also  provided  that  the  dues  of  the 
branch  members  be  fixed  at  $25  annually.  It 
is  expected  that  the  increased  dues  will  make 
unnecessary  any  further  assessments  on  mem- 
bers to  carry  on  special  work. 

In  view  of  the  steadily  increasing  scope  of 
the  association  activities  and  the  additional  bur- 
dens thus  placed  on  the  officers  it  was  also  voted 
to  increase  the  size  of  the  executive  commit- 
tee from  seven  members,  as  at  present,  to  fifteen 
members,  including  the  four  officers  and  eleven 
elected  members.  In  the  past  the  four  officers 
and  the  three  junior  ex-presidents  have  con- 
stituted the  executive  committee. 

The  Stephens  bill,  the  War  Revenue  bill  and 
the  freight  situation  all  came  up  for  discussion 
at  the  session,  but  no  further  action  was  taken 
than  as  set  forth  above. 


dressed  the  meeting.  The  argument  was  finally 
ended  by  the  selection  of  Atlantic  City  for  the 
1918  meeting  place. 

During  the  course  of  the  meeting  the  amend- 
ment to  the  by-laws  raising  the  dues  from  $25 
to  $100  annually,  in  order  to  carry  on  the 
broader  work  of  the  association,  was  adopted. 

There  were  also  several  discussions  on 
matters  of  direct  interest  to  the  members  of  the 


J.  Newcomb  Blackman,  President 

association  in  the  conduct  of  their  particular 
business. 

Mrs.  Frances  E.  Clark  Speaks 

At  the  end  of  the  business  session,  Mrs. 
Frances  E.  Clark,  head  of  the  Educational  De- 
partment of  the  Victor  Co.,  gave  a  brief  address 
outlining  the  plans  regarding  educational  work 
for  the  near  future  and  summarizing  the  results 
that  had  been  accomplished  to  date  and  particu- 
larly within  the  year  since  the  last  convention. 
Mrs.  Clark's  display  of  facts  astonished  even 
those  who  are  co-operating  actively  in  the  edu- 
cational campaign. 

In  closing  Mrs.  Clark  urged  the  continued  and 
active  co-operation  in  the  educational  work  of 
the  Victor  Co.  by  the  jobbers  and  dealers  in 
their  respective  territories  and  suggested  that 
they  really  take  as  much  of  the  local  work  as 
possible  on  their  own  shoulders. 

S.  R.  Hall  Talks  on  Advertising 

S.  Roland  Hall,  the  new  advertising  manager 
of  the  Victor  Co.,  also  spoke  briefly  on  his 
chosen  work  and  urged  that  the  distributors 
and  the  dealers  get  behind  the  factory  advertis- 
ing more  earnestly  than  ever.  He  asked  that 
these  local  campaigns  be  hooked  up  with  the 
national  advertising  so  effectively  that  the  slo- 
gan "take  home  a  record  on  Saturday  night" 
should  become  familiar  in  every  community.  It 


was  Mr.  Hall's  first  appearance  before  the  job- 
ber's association  in  session  and  his  talk  im- 
pressed his  hearers  greatly. 

H.  J.  Shartle's  Talk  on  Credits 
H.  J.  Shartle,  credit  manager  of  the  Victor 
Co.,  spoke  at  some  length  on  the  subject  of 
credits  generally  and  in  his  opening  remarks 
mentioned  the  losses  that  distributors  could 
suffer  through  the  poor  judgment  or  careless- 
ness of  one  of  their  employes  in  ordering  slow 
selling  records,  but  the  danger  of  which  was 
largely  overcome  by  the  use  of  the  record  order- 
ing system  evolved  by  the  Victor  Co.,  at  con- 
siderable expense  in  1914,  revised  about  the  first 
of  this  year  and  which  is  now  being  used  by 


A.  A.  Trostler,  Treasurer 


about  seventy-five  per  cent,  of  the  distributors. 
He  also  dwelt  at  some  length  upon  the  various 
phases  of  the  exchange  proposition  and  what 
it  meant  to  both  the  distributors  and  the  com- 
pany. 

On  credits  generally  Mr.  Shartle  pointed  out 
the  fact  that  credit  associations  in  all  sections 
of  the  country  were  working  to  bring  about  a 
strict  observance  of  credit  terms  on  the  part  of 
merchants.  "If  your  terms  permit  a  two  per 
cent,  cash  discount  for  goods  purchased  in  the 
current  month,  providing  they  are  paid  on  or 
before  the  tenth  of  the  following  month,  you 
have  every  right  to  insist  that  the  dealer  have 
his  remittance  in  the  mail  on  or  before  the  last 
day  of  cash  discount  period,  in  order  to  avail 
himself  of  the  concession  you  are  granting  for 


J.  C.  Roush,  Secretary 

cash.  Furthermore,  if  he  settles  on  net  terms, 
his  settlement  should  rightly  be  in  the  mails 
on  or  before  the  last  day  of  the  month  follow- 
ing the  one  in  which  his  purchases  were  made. 

"I  believe  the  interchange  of  credit  informa- 
tion between  distributors  is  essential  to-day, 
and  if  more  of  this  were  done  a  spirit  of 
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friendly  co-operation  would  exist  in  all  credit 
as  well  as  other  matters,  thus  eliminating 
many  losses." 

Those  Present  at  the  Convention 

Those  who  attended  the  convention  in- 
cluded: Andrews  Music  House,  Bangor,  Me., 
H.  Andrews  and  W.  G.  Jordan;  American  Talk- 
ing Machine  Co.,  Brooklyn,  N.  Y.,  R.  H.  Morris, 
W.  H.  Barker,  W.  D.  Andrews  Co.,  Syracuse,  N. 
Y.,  W.  D.  Andrews;  W.  D.  and  C.  N.  Andrews, 
Buffalo,  Mr.  and  Mrs.  C.  N.  Andrews;  Louis 
Buehn  Co.,  Inc.,  Philadelphia,  Pa.,  Mr.  and  Mrs. 
Louis  Buehn,  Mr.  and  Mrs.  F.  B.  Reineck,  Mr. 
and  Mrs.  Chas.  W.  Miller,  Miss  Elsie  Buehn, 
Miss  Adeline  Buehn,  L.  D.  Callahan;  Emanuel 
Blout,  New  York,  Mr.  and  Mrs.  Emanuel  Blout, 
Mr.  and  Mrs.  C.  B.  Riddle;  W.  H.  Buescher  & 
Sons  Co.,  Cleveland,  C,  W.  H.  and  A.  H. 
Buescher;  Badger  Talking  Machine  Co.,  Mil- 
waukee, Wis.,  Harry  and  S.  W.  Goldsmith; 
Beckwith-O'Neill  Co.,  Minneapolis,  Minn.,  E.  F. 
O'Neill;  C.  Bruno  &  Son,  Inc.,  New  York,  C. 
F.  Bruno,  Henry  Stadlmair,  Miss  Gertrude  L. 
Stadlmair,  Mrs.  I.  M.  Benjamin,  Miss  I.  E. 
Benjamin,  E.  G.  Evans;  Blackman  Talking  Ma- 
chine Co.,  New  York,  Mr.  and  Mrs.  J.  N. 
Blackman,  Albert  N.  Blackman,  Mr.  and  Mrs. 
Fred  P.  Oliver,  John  L.  Spillane,  James  F. 
Ashby;  John  Elliott  Clark  Co.,  Salt  Lake  City, 
Utah,  John  E.  Clark;  Ross  P.  Curtice  Co.,  Lin- 
coln, Neb.,  C.  P.  Moores;  Cohen  &  Hughes, 
Inc.,  Washington,  D.  C,  Mr.  and  Mrs.  F.  S. 
Harris;  Cohen  &  Hughes,  Baltimore,  Md.,  Mr. 
and  Mrs.  I.  Son  Cohen,  Miss  Evelyn  Cohen, 
Miss   Elizabeth  Cohen,  Miss  Elizabeth  Kohn, 

E.  J.  Chapman,  Rochester,  N.  Y.,  E.  J.  Walsh; 
Chicago  Talking  Machine  Co.,  Dan  A.  Creed; 
Collister  &  Sayle,  Cleveland,  O.,  T.  C.  Karter, 
Phil  H.  Dorn;  The  Corley  Co.,  Richmond,  Va., 

F.  W.  Corley,  Mr.  and  Mrs.  J.  G.  Corley,  A. 
Vivian,  Mr.  and  Mrs.  Kirk  Matthews;  Cressey 
&  Allen;  Portland,  Me.,  C.  B.  Snow,  Mrs.  But- 
terfield,  Miss  Matthews;  I.  Davega,  Jr.,  Inc., 
New  York,  Mr.  and  Mrs.  I.  Davega,  Mr.  and 
Mrs.  B.  R.  Forster;  S.  B.  Davega,  New  York, 
S.  B.  Davega,  Lipman  Kaiser;  Chas.  H.  Ditson, 
Co.,  New  York,  P.  E.  W.  Carlson;  Oliver  Dit- 
son Co.,  Boston,  Mr.  and  Mrs.  H.  A.  Winkel- 
man;  E.  F.  Droop  &  Sons  Co.,  Washington,  D. 
C,  E.  H.  Droop;  E.  F.  Droop  &  Sons  Co.,  Balti- 
more, W.  C.  Roberts;  W.  J.  Dyer  &  Bro.,  St. 
Paul,  George  A.  Mairs;  Eastern  Talking  Ma- 
chine Co.,  Boston,  E.  F.  Taft,  E.  C.  Taft; 
Eclipse  Musical  Co.,  Cleveland,  O.,  P.  J.  and  T. 
H.  Towell,  C.  K.  Bennett;  H.  R.  Eisenbrandt 
Sons,  Baltimore,  C.  H.  Eisenbrandt;  W.  F. 
Frederick  Piano  Co.,  Pittsburgh,  Geo.  S.  Hards, 
Geo.  H.  Rewbridge;  Thos.  Goggan  &  Bro., 
Houston,  Tex.,  Geo.  N.  Copley;  Gately-Haire 
Co.,  Albany,  N.  Y.,  Mr.  and  Mrs.  John  L.  Gate- 
ly;  Grinnell  Bros.,  Detroit,  Mich.,  Mr.  and  Mrs. 
A.  A.  Grinnell,  Miss  L.  Grinnell,  C.  H.  Grinnell, 
C.  F.  Martin;  Greenhut  Co.,  New  York,  Mr. 
and  Mrs.  N.  Goldfinger;  A.  Hospe  Co.,  Omaha, 
Neb.,  A.  Hospe;  C.  J.  Heppe  &  Son,  Philadel- 
phia, W.  J.  Elwell;  Henry  Horton,  New  Haven, 
Conn.;  O.  K.  Houck  Piano  Co.,  Memphis, 
Tenn.,  J.  F.  Houck;  O.  K.  Houck  Piano  Co., 
Nashville,  Tenn.,  Mr.  and  Mrs.  A.  Welford;  J. 
W.  Jenkins'  Sons  Music  Co.,  Kansas  City,  Mr. 
and  Mrs.  B.  J.  Pierce;  Knight-Campbell  Music 
Co.,  Denver,  C.  G.  Campbell;  Koerber-Brenner 
Co.,  St.  Louis,  Mo.,  Mr.  and  Mrs.  E.  C.  Rauth; 
Landay  Bros.,  New  York,  Mr.  and  Mrs.  Max 
Landay,  Mr.  and  Mrs.  James  Landay;  Lyon  & 
Healy,  Chicago,  Mr.  and  Mrs.  James  F.  Bowers, 
L.  C.  Wiswell,  Mr.  and  Mrs.  Walter,  D.  M. 
Banes,  Mr.  and  Mrs.  B.  F.  Banes,  M.  A.  Healy, 
James  Bowers,  Jr.;  Frederick  Loeser  &  Co., 
Brooklyn,  Mr.  and  Mrs.  E.  P.  Hamilton,  Roger 
Hamilton;  Musical  Instrument  Sales  Co.,  New 
York,  Mr.  and  Mrs.  C.  Alfred  Wagner;  Mickel 
Bros.  Co.,  Des  Moines,  la.,  Mr.  and  Mrs.  Geo. 
E.  Mickel;  C.  C.  Mellor  Co.,  Pittsburgh,  Mr. 
and  Mrs.  W.  C.  Dierks,  Mr.  and  Mrs.  Jack 
Fisher;  Nebraska  Cycle  Co.,  Omaha,  Mr.  and 
Mrs.  W.  P.  Deal;  New  York  Talking  Machine 
Co.,  New  York,  A.  D.  Geissler,  Roy  J.  Keith; 
Neal,  Clark  &  Neal  Co.,  Buffalo,  Mr.  and  Mrs. 


B.  E.  Neal,  Mr.  and  Mrs.  V.  W.  Moody,  O.  A. 
Neal,  Miss  May  Forrestel;  Ormes,  Inc.,  New 
York,  C.  L.  Price;  Penn  Phonograph  Co.,  Phila- 
delphia, Mr.  and  Mrs.  T.  W.  Barnhill;  Putnam- 
Page,  Inc.,  Peoria,  111.,  Mr.  and  Mrs.  Fred  H. 
Putnam;  Phillips  &  Crew  Co.,  Atlanta,  Ga.,  Har- 
vey T.  Phillips,  Ernest  Urchs;  S.  E.  Pearsall  Co., 
New  York,  Mr.  and  Mrs.  Thos.  F.  Green;  Rey- 
nalds  Music  Co.,  Mobile,  Ala.,  W.  H.  Rey- 
nalds;  Sanger  Bros.,  Dallas,  Tex.,  Alex  Sanger, 
Lester  Burchfield;  Schmelzer  Arms  Co.,  Kan- 
sas City,  Mo.,  Arthur  A.  Trostler;  Sherman, 
Clay  &  Co.,  San  Francisco,  A.  G.  McCarthy; 
Standard  Talking  Machine  Co.,  Pittsburgh,  J. 

C.  Roush,  Mr.  and  Mrs.  French  Nestor,  M.  A. 
Lightner,  Wallace  Russell;  M.  Steinert  &  Sons. 
Boston,  Russell  Steinert,  Robert  Steinert;  Talk- 


Philip  Werlein,  Ltd.,  New  Orleans,  Parham 
Werlein;  H.  A.  Weymann  &  Son,  Philadelphia, 
Mr.  and  Mrs.  H.  A.  Weymann,  Mr.  and  Mrs. 
W.  A.  Weymann,  Mr.  and  Mrs.  A.  C.  Weymann, 
Mr.  and  Mrs.  G.  W.  Carroll;  P.  B.  Whitsit  Co., 
Columbus  O.,  Mr.  and  Mrs.  Perry  B.  Whitsit, 
Miss  Margaret  Murphy,  Miss  Kate  Smith; 
Whitney  &  Currier  Co.,  Toledo,  O.,  Mr.  and 
Mrs.  W.  L.  Kellogg,  W.  H.  Parmenter;  G.  T. 
Williams,  Brooklyn,  N.  Y.,  G.  T.  Williams;  R. 
Wurlitzer  Co.,  Chicago,  Fred  Siemon,  E.  H. 
Uhl;  R.  Wurlitzer  Co.,  Cincinnati,  Rudolph 
Wurlitzer,  Thomas  Clancy. 

Representing  the  Victor  Talking  Machine  Co. 
there  were  present  at  the  convention:  Louis  F. 
Geissler,  Henry  C.  Brown,  W.  B.  Fulghum,  L. 
W.  Collings,  Ernest  John,  W.  T.  Haddon,  A. 


The  Traymore  at  Atlantic  City,  Where  the  Con  ventioners  Met 


ing  Machine  Co.,  Birmingham,  Ala.,  Mr.  and 
Mrs.  A.  R.  Boone;  Talking  Machine  Co.,  Phila- 
delphia, Mr.  and  Mrs.  Harry  Ellis,  Mr.  and  Mrs. 
E.  M.  Stern,  Mr.  and  Mrs.  Horace  Stern; 
John  Wanamaker,  Philadelphia,  A.  H.  Bates; 


G.  Green,  Mrs.  Francis  E.  Clarke,  J.  E.  Corneal, 

H.  A.  Beach,  H.  J.  Shartle,  B.  J.  Royal,  W. 
Le  Roy  Marshall,  Geo.  D.  Ornstein,  Elmer  J. 
Walz,  E.  J.  Dingley,  H.  Smith,  W.  J.  Staats,  G. 
Lyons,  and  others. 


Atlantic  City,  N.  J.,  July  10. — The  annual 
banquet  of  the  National  Association  of  Talking 
Machine  Jobbers  held  at  the  Traymore  Hotel 
to-night  was  noteworthy  not  alone  for  the  ex- 
cellence of  the  menu  provided  and  surprises  in 
the  matter  of  entertainment,  but  for  the  oppor- 
tunity that  it  afforded  Louis  F.  Geissler,  gen- 
eral manager  of  the  Victor  Co.,  to  make  a  pub- 
lic and  definite  announcement  regarding  certain 
policies  of  his  company  regarding  which  there 
had  been  some  question,  not  among  the  jobbers 
themselves,  who  are  most  vitally  interested,  but 
from  outside  factors. 

During  the  dinner  itself  there  was  the  usual 
amount  of  revelry  that  is  a  part  of  every  job- 
bers' banquet,  but  when  toastmaster  Bowers, 
who  might  be  said  to  have  grown  gray  on  that 
job,  sounded  his  gavel  there  was  little  room  for 
much  humor  except  as  it  was  raised  in  between 
more  serious  thoughts. 

Banquet  Arrangements  Perfect 

The  banquet  was  one  of  the  best  attended 
in  the  history  of  the  organization,  and  all  the 
details  of  the  affair  as  worked  out  by  Arthur 
A.  Trostler,  chairman  of  the  arrangements  com- 
mittee, were  carried  out  without  a  hitch.  Mr. 
Trostler  saw  to  it  that  each  ticket  was  num- 
bered to  correspond  with  the  table  at  which 
the  holder  was  to  be  seated,  and  the  result  was 
a  total  absence  of  the  confusion  that  is  often 
so  apparent  in  seating  guests  at  such  an  affair. 
When  things  were  started  properly  the  Angel 
Chorus  began-  to  tune  up  under  the  leadership 
of  L.  C.  Wiswell  and  paid  the  usual  vocal  com- 
pliment to  the  various  celebrities  present. 
There  were  also  small  rubber  balloons  thrown 
about  in  profusion,  and  which  caused  exciting 
shrieks  from  the  ladies  when  punctured  with  the 
end  of  a  cigar.  An  excellent  orchestra  and  a 
pair  of  bagpipers  furnished  the  music. 


When  the  time  came  for  the  flow  of  soul  and 
feast  of  reason,  E.  C.  Rauth,  the  retiring  presi- 
dent, arose  and  in  a  few  brief  words  expressed 
his  thanks  to  the  officers,  committee  members 
and  members  of  the  association  generally,  for 
the  support  they  had  given  him  during  his 
term  of  office. 

James  F.  Bowers  Acts  as  Toastmaster 

Mr.  Rauth  then  introduced  as  the  toast- 
master  of  the  evening  that  veteran  in  the  office, 
James  F.  Bowers,  who  was  accorded  a  rousing 
reception,  and  for  probably  the  first  time  in 
his  life  seemed  a  trifle  embarrassed  at  the  en- 
thusiasm. Mr.  Bowers'  natural  wit  soon  took 
control  of  the  situation,  and  he  emphasized  the 
fact  that  the  association  was  not  only  in  con- 
vention at  Atlantic  City  but  had  decided  to 
convene  here  again  next  year  despite  the  hard 
fight  put  up  in  favor  of  New  York  City.  He 
stated  that  Atlantic  City  was  the  "city  destined 
by  the  Almighty  for  the  convention  of  the 
National  Association  of  Talking  Machine  Job- 
bers." 

Rising  Toast  to  Eldridge  R.  Johnson 

Before  calling  upon  any  of  the  speakers  the 
toastmaster  proposed  a  rising  toast  to  Eldridge 
R.  Johnson,  president  of  the  Victor  Co.,  who 
was  compelled  through  force  of  circumstances 
to  be  absent  and  the  toast  was  drunk  with  a 
will. 

Louis  F.  Geissler's  Inspiring  Address 

Louis  F.  Geissler,  general  manager  of  the 
Victor  Co.,  was  next  introduced  and  his  ad- 
dress served  as  a  really  genuine  inspiration 
to  his  hearers,  for  he  dwelt  upon  matters  of 
vital  importance  to  the  industry  in  the  most 
comprehensive  and  far-sighted  manner.  Mr. 
Geissler's  address,  which  was  illuminative  and 
interesting,  appears  in  full  on  another  page. 
(Continued  on  page  66) 
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At  this  point  messages  were  read  from  J.  C. 
English  and  Chas.  K.  Haddon,  of  the  Victor 
Co.,  regretting  their  inability  to  accept  the  in- 
vitation of  the  jobbers  to  be  present  at  their 
banquet. 

The  New  President  Introduced 

The  toastmaster  next  introduced  the  new 
president,  J.  Newcomb  Blackman,  as  a  first- 
class  fighting  man,  and  declared  that  he  was  of 
the  type  that  always  fought  in  the  open.  Mr. 
Blackman  opened  his  remarks  with  some  hu- 
morous stories  regarding  his  experiences  in 
Washington  and  other  cities  and  towns  in  get- 
ting after  Congressmen  to  secure  their  sup- 
port for  the  Stephens  bill  and  to  defeat  the 
proposed  S  per  cent,  excise  tax  on  talking  ma- 
chines incorporated  in  the  original  draft  of  the 
war  revenue  bill. 

He  then  launched  into  a  serious  talk  and  de- 
clared that  while  he  was  an  optimist,  the  trade 
must  realize  that  it  must  be  equipped  for  un- 
usual tests  in  many  ways  during  the  coming 
year  and  must  be  prepared  to  meet  those  tests. 
He  declared  that  the  majority  of  legislators 
were  getting  close  to  business  and  beginning 
to  appreciate  some  of  the  problems  of  the  busi- 
ness man,  and  that  the  business  men  should 
back  up  the  Congressmen  when  they  were  do- 
ing good  work.  He  declared  that  business  men 
could  accomplish  real  good  by  acting  like  hu- 
man beings  when  they  were  in  Washington  in 
connection  with  legislative  matters. 

In  closing  Mr.  Blackman  emphasized  the  fact 
that  it  was  a  free  country  and  that  in  his  opin- 
ion liberty  of  country  carried  with  it  liberty  of 
contract.  He  declared  that  the  talking  machine 
men  could  best  get  together  by  minding  their 
own  business,  for  with  their  own  houses  in  or- 
der they  had  legitimate  excuse  for  taking  stock 
of  outside  interests. 

Congressman  Dan  V.  Stephens  Speaks 

The  special  guest  of  the  evening  was  intro- 
duced in  the  person  of  Hon.  Dan  V.  Stephens, 
Congressman  from  Nebraska  and  father  of  the 
Stephens  Bill,  who  explained  at  some  length 
the  theory  of  retail  price  maintenance  that  had 
prompted  him  to  introduce  the  measure  into 
Congress  seeking  to  establish  the  principle  of 
retail  price  maintenance  on  trade-marked  goods. 
In  introducing  him  toastmaster  Bowers  stated 
that  he  stood  as  the  advocate  of  one  of  the 
most  honest  measures  that  ever  came  before 
Congress. 


In  opening  his  address  Mr.  Stephens  con- 
gratulated the  Victor  organization  upon  its  suc- 
cessful practice  of  the  price  maintenance  idea, 
and  stated  that  he  had  particular  regard  for  the 
company's  policy  in  view  of  some  statements 
that  were  made  to  him  last  winter  by  promi- 
nent retailers  who  were  opposed  to  any  price 
maintenance  measure.  He  spoke  of  the  prob- 
lems developing  out  of  war  conditions,  and 
stated  that  they  had  upset  every  pet  theory 
about  business.  He  went  to  some  trouble  to 
prove  his  theory  that  the  trouble  in  the  busi- 
ness world  to-day  was  in  the  field  of  distribu- 
tion and  offered  as  evidence  of  that  fact  the 
chaos  that  has  existed  during  the  past  month 
in  many  lines  of  business  and  particularly  in 
the  distribution  of  foodstuffs. 

.  The  Problem  of  Distribution 

He  stated  that  in  the  old  days  the  question 
of  distribution  was  a  simple  one,  for  the  farmer 
or  the  manufacturer  sold  his  products  direct 
to  the  consumer  who  was  practically  his  next 
door  neighbor,  and  the  question  of  distribu- 
tion did  not  enter.  With  the  expansion  of  the 
country,  due  largely  to  the  development  of  the 
railroads,  the  question  of  distribution  became 
more  complex  and  he  declared  the  solution  of 
that  problem  would  be  found  also  in  the  solu- 
tion of  the  problem  of  inflated  prices  that  exist 
at  present. 

The  Basis  of  Price  Maintenance 

On  the  question  of  price  maintenance  Mr. 
Stephens  stated  that  it  was  the  inherent  right 
of  every  man  to  sell  his  services  at  a  price  he, 
himself,  should  fix,  and  it  was  just  as  logical 
to  assume  that  he  had  a  right  to  fix  a  price  at 
which  the  product  of  his  services  or  labor 
should  be  sold.  He  emphasized  the  fact  that 
if  products  are  not  sold  at  a  profit,  then  the  dis- 
tributor must  go  out  of  business.  He  cited  the 
recent  agitation  for  Government  control  of  food 
products  as  proof  of  the  fact  that  price  main- 
tenance had  a  place  not  only  in  the  realm  of 
the  manufacturer  but  in  the  realm  of  the  farmer, 
and  stated  that  the  public  was  human  in  that 
it  cried  for  price  fixing  when  the  price  was  high 
and  when  corn,  for  instance,  was  selling  for 
$1.50  a  bushel,  but  was  rather  opposed  to  fixed 
prices  when  the  same  corn  was  bringing  10 
cents  a  bushel  at  the  farm. 

Mr.  Stephens  read  a  double  page  advertise- 
ment of  a  wholesale  grocery  house  in  which  the 
attention  of  the  public  was  called  to  the  fact 


that  because  the  wholesaler  refused  to  demand 
a  higher  price  from  his  customers  for  the 
product  of  a  prominent  soap  manufacturer,  he 
had  been  refused  further  supplies  of  that  par- 
ticular soap  on  the  plea  that  he  was  not  a 
desirable  customer.  The  speaker  upheld  the 
standard  of  the  manufacturer  and  stated  that 
there  was  no  law  to  make  a  man  do  business 
with  anyone  with  whom  he  does  not  want  to 
do  business.  He  offered  some  graphic  illustra- 
tions of  the  effect  of  price  cutting  and  as  one 
of  the  illustrations  stated  that  a  certain  manu- 
facturer of  a  trade-marked  brand  of  talcum 
powder  had  seen  his  customers  drop  from  7,000 
to  50  when  a  price  cutting  house  got  hold  of  a 
good  supply  of  his  product. 

The  speaker  also  pointed  out  that  the  reason 
the  average  farmer  or  cattle  man  could  not 
get  a  fair  price  for  his  product  was  because  the 
farmers  and  cattle  raisers  were  unorganized  and 
therefore  at  the  mercy  of  the  distributing  in- 
terests. 

Feasibility  of  Price  Maintenance 

As  to  the  feasibility  of  the  price  maintenance 
law,  Mr.  Stephens  referred  to  the  fact  that 
the  railroads  some  years  ago  had  been  given 
to  the  practice  of  granting  various  rebates  to 
favored  shippers  and  to  those  with  special  in- 
fluence, but  that  now  the  railroads  were  com- 
pelled by  law  to  observe  uniform  freight  rates. 
The  basis  of  the  Congressman's  argument  was 
largely  that  the  absence  of  any  form  of  price 
maintenance  and  the  prevalence  of  price  cut- 
ting tended  to  reduce  rather  than  increase  out- 
put, and  by  that  process  brought  about  an  era 
of  higher  prices. 

In  bringing  his  address  to  a  close,  Mr. 
Stephens  dwelt  briefly  upon  the  war  situation, 
and  the  record  for  fairness  made  by  the  United 
States  in  previous  wars.  He  stated  that 
America  was  in  the  fight  largely  to  pay  back 
the  debt  of  gratitude  we  owe  France  for  her  as- 
sistance in  defeating  the  British  in  the  Revo- 
lutionary War. 

Mr.  Stephens'  address  was  listened  to  by  the 
assembled  jobbers  with  much  interest  and  at- 
tention, and  they  gained  therefrom  many  valu- 
able points  in  defense  of  the  price  maintenance 
idea  which  could  be  used  to  advantage  in  their 
every-day  business. 

At  the  conclusion  of  Mr.  Stephens'  address 
the  annual  banquet,  and  incidentally  the  official 
convention,  was  brought  to  a  close. 
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Louis  F.  Geissler  Defines  Policy  of  the  Victor  Go. 

Arouses  Enthusiasm  of  Jobbers  at  Banquet  By  Declaring  That  the  Company's 
Distributing  Policy  Will  Remain  Unchanged— An  Able  and  Important  Address 


Louis  F.  Geissler's  interesting  address  at  the 
banquet  of  the  association  was  as  follows: 

While  here,  looking  into  the  faces  of  the  mem- 
bers of  this  successful  and  harmonious  national 
body,  the  value  of  this  privilege  of  expressing 
to  you  all,  collectively,  the  warmth  of  our  busi- 
ness esteem,  and  regard,  was  brought  home  to 
me  all  the  more  impressively — all  too  short, 
perfunctory,  and  businesslike  seem  the  greet- 
ings we  are  able  to  extend  you  at  our  offices 
by  reason  of  the  many  and  pressing  daily  and 
momentary  duties,  and,  to  meet  you,  thus,  en- 
genders an  inspiration  that  runs  through  the 
year  and  delights  us  in  the  thought  of  the  recur- 
rence of  the  annual  event  that  will  throw  us 
together  in  that  atmosphere  of  social  friendship 
and  entertainment  which  does  so  much  towards 
divorcing  the  idea  that  "business  is  business" 
and,  of  necessity,  coldblooded.  Thank  the  Lord 
our  business — although  a  business  enterprise 
that  encircles  the  earth — is  built  upon  music, 
literature,  education,  romance  and  imagination. 
You  are  merchandising  in  the  lore  of  the  ages, 
importing  and  distributing  the  world's  greatest 
voices;  vending  the  education  of  children  and 
grownups;  renewing  the  folksongs  to  the  emi- 
grant; dancing  away  the  hours  of  youth — yes, 
even  to  illustrate  your  tremendous  versatility, 
you  make  them  "Wear  Them  Higher  in 
Hawaii"  and  deliver  the  most  terrible  profanity 
which  ever  issued  from  the  horn  of  a  Victor  in 
the  so-called  music  of  the  "Jass  Band" — surely 
your  cup  of  combined  "business  and  pleasure" 
is  full. 

To  quote  from  an  admirable  article  written 
some  time  ago  by  our  president,  Mr.  Johnson — 
The  Victor  Talking  Machine  Co.  is  in  reality  a 
civic  institution,  and  one  of  the  few  that  pays 
its  own  way.  This  is  a  very  commendable 
feature  and  in  strong  contrast  to  other  enter- 
prises of  instruction  and  entertainment,  such  as 
colleges,  symphony  orchestras,  grand  opera 
companies,  etc.,  most  of  which  are  supported 
to  a  very  considerable  extent  by  subscriptions 
in  addition  to  the  tuition  fees  and  prices  of  ad- 
mission, yet  the  before-mentioned  beneficial  en- 


terprises reach  only  a  small  percentage  of  the 
number  of  people  reached  by  the  Victor  enter- 
prise. The  Victor  Company  is  doing  a  new  and 
important  work  for  the  world  and  people  who 
live  outside  the  circles  that  happen  to  be  in 
touch  with  lecture  halls,  concert  houses  and  the 
opera  appreciate  this  work. 

Departing  for  a  few  moments  from  our 
specific  business  let  us  take  up  those  recent 
affairs  of  our  country  which  have  such  an  im- 
portant bearing  upon  the  future  business  of  all 
of  us.  The  first  great  and  significant  event  of 
the  past  month  was  the  registration,  in  an 
orderly  manner,  of  10,000,000  men  in  the  coun- 
try's service  as  they  may  be  selected,  and,  sec- 
ond, the  subscription  by  the  people  of  the  coun- 
try to  more  than  $3,000,000,000  worth  of 
Liberty  Loan  Bonds  upon  a  call  for  but 
$2,000,000,000. 

The  registration  and  loan  were  each  a  splen- 
did success,  the  willing  registration  disposing 
of  the  idea  that  the  order  would  be  met  by  a 
rebellious  mood,  and,  the  answer  from  over 
3,000,000  people  who  subscribed  to  the  loan  de- 
cisively proclaimed  their  patriotism;  no  foreign 
first  war  loan  ever  equaled  those  results,  either 
in  money  or  subscribers,  and  this  demonstration 
of  the  homogeneity  of  our  people  and  the  degree 
to  which  they  possess  the  power  of  organiza- 
tion and  co-operation  augurs  well  for  the  suc- 
cess of  future  efforts  made  necessary  by  this 
war.  It  is  gratifying  and  reassuring  to  note  that 
our  foreign-born  citizens  suffered  none  by  com- 
parison with  our  native-born  in  their  efforts  for 
the  general  success  and  that  German  communi- 
ties generally  equaled  others  in  their  showing. 
The  Influence  of  War 

While  only  a  start  has  been  made,  war's  influ- 
ence on  business  is  already  in  evidence.  Gov- 
ernment contracts,  of  which  you  are  now  read- 
ing, are  an  indication  of  the  tremendous  activity 
in  many  lines  that  are  to  follow;  the  wave  of 
economy  and  frugality  which  swept  across  the 
country  a  few  weeks  since,  agitated  and  as- 
sisted by  ill-advised  articles  on  silly  economies 
that  were  to  help  foreign  allies  in  a  trice  has,  to 


a  great  extent,  disappeared  after  the  more  sober 
realization  that  the  economies  that  may  be  di- 
rected in  certain  directions  are  trifling  when 
compared  to  the  demands  which  will  soon  be 
made  upon  all  producers  and  distributors  of 
necessary  goods.  To  be  sure,  it  is  essential  that 
you  and  we  watch  the  various  elements  that 
affect  us,  such  as  taxation,  Government  control 
and  requirements,  freight  priority,  prohibition 
and  other  new  or  radical  movements,  but  there 
are  no  indications  of  dull  trade  while  the  war 
is  in  progress. 

What  Will  Peace  Bring? 
I  happened  to  be  in  London  for  a  few  weeks 
before  and  a  few  weeks  after  war  was  declared. 
I  would  not  have  missed  that  opportunity  for 
observation  of  the  gathering  war  clouds  from 
that  point  for  anything.  Each  night  when  the 
world  was  waiting  for  England's  decision  as  to 
its  entry  or  not  I  trod  the  streets  of  London 
from  the  Strand  through  Trafalgar  square  up 
through  Oxford  street,  virtually  feeling  the 
pulse  of  the  crowds  gathered  everywhere  in 
anticipation  of  pending  war  news,  retracing  my 
steps  frequently  to  my  hotel,  The  Carlton,  in 
mid-London,  to  get  special  news  from  Paris 
or  Berlin,  never  getting  to  bed  until  I  had  read 
the  papers  at  2  or  3  o'clock  in  the  morning  that 
gave  the  day's  continental  news  and  proceed- 
ings of  English  diplomacy.  The  memorable  day 
when  England  cast  her  lot  with  her  allies  came 
and  that  night  London  was  quiet  as  a  village, 
the  streets  were  practically  depleted,  the  buses 
empty,  the  citizens  seemed  to  have  gone  home 
in  the  full  realization  of  the  fearful  cataclysm 
that  hung  over  them  and  the  world.  The  next 
night  brought  them  back  again,  sullen,  thought- 
ful, only  slightly  enthusiastic  "for  the  fray. 
Another  day  and  night  and  patriotic  demonstra- 
tions and  crowds  and  flags  filled  Trafalgar 
square,  and  troops — young  men,  slight,  intelli- 
gent looking  youths — were  already  marching 
through  London's  streets  to  somewhere  in 
preparation  for  the  slaughter.  I  came  home  and 
expressed  the  opinion  that  the  war  would  last 
(Continued  on  page  68) 
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anywhere  from  two  to  twenty  years.  I  pre- 
dicated my  prophecy  upon  the  belief  that  the 
whole  world  could  not  starve  out  Germany  in 
less  than  two  years  and  that  it  might  take 
twenty  before  the  succeeding  entanglements 
could  be  straightened  out  by  diplomacy.  I 
think  there  is  not  a  man  or  woman  in  this  room 
but  who  joins  me  in  the  expression  that  he 
would  sacrifice  all  he  may  have  made,  or  may 
make,  by  reason  of  the  war,  to  have  it  stopped 
to-morrow — but  we  must  look  at  things  as  they 
are — whether  peace  comes  early  or  late,  this 
country  is  at  least  committed  to  a  policy  of 
armament — navy  and  mercantile  development — 
such  as,  in  my  humble  opinion,  it  should  have 
entered  upon  twenty  years  ago  and  peace  might 
still  have  reigned  to-day.  In  view  of  this  it  is 
impossible  for  me  to  see  anything  but  great 
business  activity  and  economic  advancement  in 
the  United  States  for  several  years  to  come — 
how  a  nation,  comparatively  newly  born,  with 
the  extravagances  engendered  by  youth  and 
success  and  by  billions  of  newly  possessed 
wealth,  with  the  lately  assumed  position  of  prin- 
cipal purveyor  to  the  world,  of  both  commodi- 
ties and  capital,  can  be  other  than  prosperous 
until  such  time  as  the  inevitable  inflation,  atten- 
dant upon  such  prosperity,  brings  about  its 
own  readjustment  and  cure — all  of  which  must, 
surely,  be  at  least  a  few  years  off — is  beyond 
my  ken. 

The  exact  bearing  which  the  foregoing  condi- 
tion has  upon  our  own  talking  machine  trade 
and  how  the  distributor  and  dealer  should  bene- 
fit by  it,  in  view  of  the  difficulties  in  labor  and 
materials  which  are  thereby  presented  to  the 
manufacturer,  are  of  paramount  importance  and 
an  anomalous  situation  is  produced  for  us  and 
our  representatives.  "Conservatism"  rather 
than  "Expansion"  is  earnestly  advised.  Just 
such  times  as  these  will  enable  both  distributor 
and  dealer  to  put  his  house  in  order  and 
strengthen  himself  for  the  inevitable  slump  that 
follows  boom  times.  Wise  companies  are  pay- 
ing off  their  bonds,  taking  up  redeemable  stock, 
putting  aside  surpluses  to  guarantee  future 
dividends,  etc.,  etc.,  and  selecting,  with  the  ut- 
most care,  those  old  and  reliable  customers  for 
preference  in  the  distribution  of  their  easily 
oversold  output. 

Our  Distributors  May  Well  Emulate  Them 

The  distributor  can  educate  his  dealer  to  the 
advantages  and  real  profits  of  cash  discounting 
with  him.  The  dealer  can  and  should  demand 
large  cash  payments  and  liberal  instalments  on 
goods  so  sold;  interest  on  deferred  payments 
can  and  should  invariably  be  exacted — anything 
else  is  bad  business,  and,  furthermore,  is  not 
expected  by  the  purchaser  except  where  such 
is  foolishly  advertised  by  the  dealer.  A  certain 
independence  on  the  dealer's  part  will  profit  him 
before  the  year  is  out. 

The  dealer  can  feel  well  assured  that  just  so 
long  as  Victor  quality  is  maintained,  so  long 
as  the  Victor  Co.  maintains  its  wonderful  cata- 
log and  its  coterie  of  world  renowned  artists, 
they  need  not  fear  the  inroads  of  the  fast  ap- 
pearing, as  well  as  disappearing,  competition. 

No  doubt  a  number  of  my  auditors  would 
have  me  say  something  regarding  recent  Su- 
preme Court  decisions,  the  annulment  of  our 
license  agreement,  etc. — well,  there  is  a  whole 
lot  I  would  like  to  say  about  that  and  much 
that  you  would  like  to  hear,  but  you  all  remem- 
ber the  celebrated  "Gary  Dinners"  and  how 
they  were  reported  and  twisted  so  that  every- 
body had  soup  on  top  of  ice  cream  and  fish 
bones  mixed  with  cigars — it  doesn't  take  much 
for  the  evilly  disposed  to  twist  you  into  a  Ger- 
man spy  nowadays,  so  I  must  ask  you  to  wait, 
and  see,  what  you  will  see.  I  would  carefully 
avoid  any  statements  at  the  moment  that 
might  directly  or  indirectly  prejudice  your  in- 
terests or  ours. 

Large  manufacturers  are  being  much  maligned 
just  now  and  none  know  better  than  Victor  dis- 
tributors of  the  numerous  allegations  of  a  sen- 
sational nature  which  are  afloat  regarding  large 
corporations,  the  effect  of  which  is  to  impair 


confidence  and  create  dissension.  Immense 
profits  are  referred  to,  without  reference  to  the 
immense  capital  invested,  or  immense  turnover 
involved;  Senators  themselves  from  their  desks 
spread  statements  regarding  what  they  "under- 
stand to  be  the  case"  when  the  real  informa- 
tion is  easily  accessible,  and,  in  one  notably  ad- 
vertised case,  net  profits  were  exaggerated  five 
times. 

The  first  step  in  dealing  with  a  condition  is 
to  learn  the  facts  about  it. 

I  feel  quite  sure  that  if  the  Victor  case  and 
situation  or  some  one  similar  in  all  its  phases 
were  put  squarely  and  completely  before  the 
Supreme  Court  of  the  United  States  and  the 
operation  and  results  of  every  action  under  such 
fair  and  fixed  price  system  carefully  calculated, 
that  the  right  of  a  manufacturer  to  make  fair 
and  reasonable  contracts  with  merchants  for  the 
resale  of  their  wares,  and  to  maintain  the  integ- 
rity of  such  a  system,  so  long  as  there  was  no 
restraint  of  trade  or  actual  monopoly,  would  be 


Louis  F.  Geissler 

upheld  as  a  matter  of  equity,  wisdom  and 
expediency. 

Concerns  like  the  Victor  Co.  are  far  from 
ordinary  manufacturing  propositions,  the  dis- 
tribution of  its  wares  presents  a  problem  of  the 
highest  commercial  order.  We  cannot  be  classed 
with,  nor  can  our  methods  be,  those  of  the  man- 
ufacturer of  ordinary  commodities.  Our  goods 
are  followed  through  to  the  user  with  a  service 
and  responsibility  akin  to  that  of  a  parent.  I 
doubt  if  a  single  distributor  or  dealer  apprec- 
iates how  far  Victor  service  permeates  and 
facilitates  their  work— it  is  the  Victor  policy 
to  continue  its  interest  in  Victor  product,  so  far 
as  possible,  to  the  end  that  all  product  of  our 
manufacture  bearing  our  well-known  trade- 
marks shall  give  entire  satisfaction  to  the  con- 
sumer; hence,  our  perfectly  justifiable  presump- 
tion that  our  distributors  and  dealers  will  co- 
operate in  the  extension  of  the  service  we  so 
freely  offer,  to  the  advantage  and  satisfaction 
of  the  consumer  as  well  as  themselves. 

I  have  had  compiled  a  list  of  some,  perhaps 
most  of  the  things  comprised  under  the  title  of 
"Victor  Service"  and  I  shall  plead  your  indul- 
gence while  I  read  it  to  you,  that  you  may  try 
to  imagine  the  labor  attending  its  compilation 
and  execution  as  well  as  the  probable  annual 
expense  of  such  an  undertaking,  but,  most  of  all, 
that  you  may  appreciate  the  handicap  that  the 
trade  generally  would  suffer  were  the  company 
less  liberal  in  their  trade  promotion  schemes. 

Victor  service  consists,  among  other  things, 
of  the  following  items: 

National  advertising  in  various  periodical 
publications  including  standard  and  literary 
magazines  and  weeklies,  agricultural  publica- 
tions, educational  publications,  opera  house  and 
concert  programs  and  other  publications  of  like 
character — all   such   advertising   directing  the 


consuming  public  to  fhe  stores  of  the  local 
dealers. 

Local  advertising  in  various  daily  newspapers 
throughout  the  United  States,  such  advertising 
directing  the  consuming  public  to  the  stores  of 
the  local  dealers. 

Record  catalogs — two  editions  each  year. 

With  space  for  dealers'  individual  imprint. 

Foreign  record  catalogs — two  editions  each 
year. 

With  space  for  dealers'  individual  imprint. 
Supplements    of    new    records — issued  each 
month. 

With  space  for  dealers'  individual  imprint. 
Supplements  of  special  records — issued  peri- 
odically. 

With  space  for  dealers'  individual  imprint. 

Supplements  of  records  in  foreign  languages — 
issued  each  month. 

With  space  for  dealers'  individual  imprint. 

Bulletins  of  new  records — issued  each  month. 

With  space  for  dealers'  individual  imprint. 

Bulletins  of  special  records — issued  periodi- 
cally. 

With  space  for  dealers'  individual  imprint. 

Bulletins  of  records  in  foreign  languages — 
issued  each  month. 

With  space  for  dealers'  individual  imprint. 

Electrotypes  of  ready-made  advertisements — 
large  assortment  which  is  added  to  each  month 
— due  notice  of  such  additions  are  mailed  regu- 
larly to  the  trade. 

With  space  for  dealers'  individual  imprint. 

Free  subscription  to  the  Voice  of  the  Victor, 
the  house  publication  of  the  Victor  Talking 
Machine  Co.,  edited  by  advertising  and  selling 
experts  and  devoted  to  the  interests  of  distribu- 
tors and  dealers  in  developing  store  efficiency 
and  thereby  promoting  their  interest  in,  and  the 
sale  of,  Victor  product,  to  the  mutual  benefit  of 
the  trade  and  public. 

Equal  and  impartial  participation  in  the  free 
distribution  of  all  and  such  other  printed  and 
lithographed  advertising  matter,  including  cir- 
culars, folders,  catalogs,  booklets,  etc.,  for  de- 
veloping consumer  demand  by  mail;  as  well  as 
all  advertising  cards,  cut-outs,  signs,  window 
trims,  etc.,  generally  used  for  store  and  win- 
dow display. 

Free  advice  and  assistance  of  Victor  advertis- 
ing department,  consisting  of  expert  guidance  in 
the  preparation,  buying  and  use  of  distributors' 
and  dealers'  circular  letters,  circulars,  show 
cards,  special  announcements,  electric  and 
painted  signs  and  billboards,  window  dressing, 
and  other  diversified  service  that  enters  into  the 
development  of  advertising  and  selling  of  Vic- 
tor product. 

Free  advice  and  assistance  of  Victor  traveling 
department,  consisting  of  a  well  trained  force 
of  traveling  representatives  competent  to  advise 
and  assist  distributors  and  dealers  in  ordering, 
displaying,  advertising,  and  selling  Victor  pro- 
duct, and  other  diversified  service  for  which 
they  are  trained  under  competent  authorities. 

Free  advice  and  assistance  of  Victor  educa- 
tional department,  consisting  of  a  specially 
trained  force  of  traveling  representatives,  whose 
duties  are  to  advise  and  assist  distributors  and 
dealers,  and  to  lecture  and  demonstrate  before 
educational  institutions  in  the  correlation  of 
music  with  all  the  various  studies  taken  up  In 
the  schools,  colleges,  universities,  Y.  M.  C.  A.'s, 
churches,  music  and  other  clubs,  etc.;  to  advise 
distributors  and  dealers  how  to  best  approach 
and  demonstrate  to  the  various  educational  in- 
stitutions and  provide  ways  and  means  of 
financing  the  installation  of  instruments  and 
records. 

The  unlimited  service  of  the  Victor  factory 
repair  department,  where  Victrolas  damaged  in 
transportation,  or  by  fire  or  floods,  or  by  in- 
herent and  undiscoverable  defects  in  materials 
or  workmanship,  or  other  ways  may  be  repaired 
or  rebuilt  free  or  at  nominal  cost. 

Equal  and  impartial  participation  in  any  and 
all  record  exchanges,  when,  as,  and  if  made, 
which  have  been  extended  to  our  trade  at  an 
annual  expense  of  hundreds  of  thousands  of  dol- 
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lars  for  the  purpose  of  clearing  the  stocks  of 
distributors  and  dealers  of  unsalable  records  and 
replacing  them  with  new  records. 

Do  you  wonder,  after  this  listing  of  "Victor 
Service,"  at  my  previous  remark  that  "the  first 
step  in  dealing  with  a  condition  is  to  learn  the 
facts  about  it,"  and  that  our  legislators  would 
find  it  difficult  indeed  to  devise  a  sweeping  law 
to  fit,  with  any  degree  of  justice,  such  businesses 
as  ours  alongside  that  of  a  common  carrier,  oil 
producer  or  coal  merchant? 

The  trend  of  thought  is  swinging  rapidly 
about  the  Sherman  Law,  the  Clayton  Law — the 
country  is  reversing  itself  frequently  in  acts, 
interpretations  and  decisions;  war  emergencies 
have  illustrated  to  commissions  the  inequality, 
injustice  and  inexpediency  of  many  rulings 
made  in  violation  of  the  common  sense  of  busi- 
ness men;  price  fixing,  at  which  the  Govern- 
ment may  buy,  and  force  you  to  sell,  is  advo- 
cated as  just — then  wherein  lies  the  injustice  of 
price  fixing  at  which  the  maker  may  sell,  or 
not,  as  he  can?  Out  of  the  maelstrom  and  maze 
into  which  lawyer — lawmakers  have  led  busi- 
ness men  during  the  past  twenty-five  years  by 
assuming  to  understand  business  better  than 


they,  we  will  gradually  emerge  through  the 
energy  displayed  and  enlightenment  furnished 
by  business  men,  provided  only  the  educational 
labor  is  kept  going.  There  must  be  no  let  up 
in  the  efforts  you  have  made — and  you  have 
done  your  share,  and  it  is  appreciated — but  it 
takes  on  an  average  of  five  years  to  put  a  law 
through  Congress,  hence,  no  discouragement 
nor  abatement  of  effort  must  be  permitted. 

I  cannot  refrain  from  expressing  my  pleasure 
and  the  appreciation  of  our  company  for  the 
flood  of  assuring  telegrams  and  letters  received 
from  you  distributors  and  hosts  of  our  dealers 
on  the  occasion  of  our  cancelation  of  license 
agreement;  the  inconsistency  of  retaining  a  li- 
cense agreement  which  tied  up  the  use  of  our 
goods,  when  the  courts  had  invalidated  the  tying 
clauses  as  expressed  on  the  label  attached  to 
the  goods,  must  have  been  apparent  to  you  all. 

I  am  well  qualified  by  past  experience  to  ap- 
preciate exactly  the  feelings  that  swept  through 
some  of  you  when  you  thought  your  jobberships 
were  menaced  and  that  perhaps  the  Victor  Co. 
might  now  decide,  perforce,  to  adopt  the  chain 
store  idea.  What  more  logical,  thought  some, 
no  doubt — visions  of  greater  profit  to  the  com- 


pany, greater  economy,  more  detailed  control 
of  development  and  all  those  theories  that 
could  so  plausibly  be  presented  in  favor  of  a 
new  distributing  plan.  Gentlemen,  the  Victor 
Co.  is  not  built  that  way.  Do  you  think  we  can 
forget  fifteen  or  more  years  of  your  service;  do 
you  think  we  can  repudiate  all  the  efforts,  the 
promises  and  the  impressions  we  have  tried  to 
make  that  we  are  with  you  to  the  last  ditch  and 
are  almost  willing  to  plunge  into  the  abyss  with 
you?  No,  sir!  The  connection  is  indissoluble 
— -half  our  good  will  is  yours — all  your  efforts 
are  ours.  We  trust  your  honor;  we  trust  your 
instinct  for  fairness  and  justice  and  we  trust  to 
your  business  acumen  to  meet  any  condition  and 
to  help  us  defeat  the  foe. 

The  Victor  Co.  will  announce  as  speedily  as 
possible  a  new  selling  system  which  will  in- 
clude extending  to  its  distributors  who  purchase 
goods  hereafter,  and  to  retail  dealers,  either 
through  them  or  direct,  the  benefit  of  the  ex- 
tensive and  valuable  "Victor  Service,"  hereto- 
fore enumerated,  enabling  such  to  announce  and 
market  the  goods  to  the  public. 

With  a  final  handclasp  for  the  future,  I  thank 
you  for  your  indulgence. 


Victor  Co.'s  Elaborate  Entertainment  for  Jobbers 

Artists  of  International  Repute  Sing  and  Play  for  Benefit  of  Association  Members — 
Galli-Curci  Heads  the  List — Supper  and  Dance  at  Shelburne  Grill  Follow  Concert 


Atlantic  City,  N.  J.,  July  12. — The  outstand- 
ing feature  of  the  convention  program,  the  fea- 
ture which  was  looked  forward  to  by  the  job- 
bers for  several  weeks,  and  from  the  time  of 
the  first  announcement  by  the  Victor  Co.  was 
the  elaborate  Red  Seal  concert  given  under  the 
auspices  of  the  Victor  Co.  at  Casino  Hall,  of 
the  New  Brighton  Casino  last  night.  The  con- 
cert was  not  only  unique  for  the  standing  of  the 
artists  who  participated  in  the  program,  but  it 
afforded  to  the  jobbers  and  their  friends  an  op- 
portunity for  hearing  at  first  hand  the  voices 
of  world-famous  artists  such  as  Mine.  Galli- 
Curci,  and  others  whose  records  they  have  been 
selling  with  such  success. 

The  guests  were  welcomed  at  the  concert  by 
C.  G.  Childs,  head  of  the  recording  department 
of  the  Victor  Co.,  who  was  in  direct  charge  of 
the  affair  and  who,  when  the  time  came,  intro- 
duced the  various  artists  who  had  volunteered 
to  entertain  and  delighf  the  members  of  the 
National  Association  of  Talking  Machine  Job- 


Giuseppe  DeLuca,  Baritone 


bers.  The  musical  program  was  opened  with 
Rossini's  Overture  from  "William  Tell,"  rendered 
most  impressively  by  the  Victor  orchestra  under 
the  baton  of  Josef  A.  Pasternack,  it  being  the 
first  time  the  jobbers  had  seen  the  new  Victor 
orchestra  director  in  action. 

Following  the  overture  the  artists  appeared 
in  rapid  succession,  the  first  being  Giuseppe 


DeLuca,  the  noted  baritone,  who  sang  as  his 
first  number  Largo  al  Factotum,  from  "The 
Barber  of  Seville,"  with  a  full  appreciation  for 
this  humorous  bit  of  opera.  His  second  number 
was  Si  Provenza  il  Mar,  from  "Traviata." 
So  enthusiastic  was  the  audience  that  Mr. 
DeLuca  was  finally  forced  to  render  a  delight- 
ful encore. 

The  third  feature  of  the  program  was  Fritz 
Kreisler,  the  master  violinist.  His  first  selec- 
tion was  the  Caprice  Viennoise,  which  is  one 


Mme.  Amelita  Galli-Curci,  Soprano 

of  Mr.  Kreisler's  own  compositions.  The  sec- 
ond number  by  Mr.  Kreisler  was  the  Ballet 
Music,  from  "Rosamunde,"  and,  this  was  re- 
ceived so  warmly  that  he  was  called  back,  and 
for  an  encore  played  the  popular  "Old  Refrain." 

Mme.  Louise  Homer  next  graced  the  stage, 
and  sang  the  "Largo,"  by  Handel,  and  followed 
this  by  "Mon  Coeur  S'Ouvre  at  ta  Voix,"  from 
Samson  et  Delild,  by  Saint  Saens.  The  applause 
which  followed  this  induced  Mme.  Homer  to 
return  and  favor  her  admirers  with  "Old  Black 
Joe,"  which,  needless  to  say,  made  a  decided  hit. 

The  Victor  orchestra  followed  Mme.  Homer 
and  played  the  Valse,  entitled  "The  Joy  of  Life," 
and  before  the  program  could  continue  the  audi- 
ence demanded  several  encore  selections. 

The  next  artist  to  appear  on  the  rostrum  was 
Mme.  Amelita  Galli-Curci,  the  sensational 
coloratura  soprano,  who  has  captured  Chicago 
and  other  cities  so  completely  and  whom  New 
York  is  so  eager  to  hear.     Her  first  contribu- 


tion, was  "La  Partida,"  by  F.  M.  Alvarez,  and 
after  this  the  famous  operatic*  soprano  sang 
the  Bell  Song  from  Lakme,  which  selection 
gave  a  wonderful  opportunity  to  listen  to  the 
supreme  talents  which  make  Galli-Curci  so  sen- 
sational. Needless  to  say  the  assemblage 
clamored  for  Galli-Curci's  return,  which  was 
finally  granted  in  the  form  of  an  encore  of  that 
old  classic  "The  Last  Rose  of  Summer."  Lit- 
tle wonder  there  is  such  a  demand  for  Galli- 
Curci  records. 

"La  Gioconda,"  Dance  of  the  Hours,  by  Pon- 
chielli,  by  the  Victor  orchestra,  followed,  and 
it  was  well  received. 

G.  Martinelli,  the  popular  operatic  tenor,  next 
sang  in  his  inimitable  style  "My  Ideal,"  by 
Tosti,  and  as  a  second  number  sang  in  a  most 
delightful  manner  the  Flower  Song  from  "Car- 


Fritz  Kreisler,  Violinist 

men,"  which  was  rendered  so  brilliantly  that  the 
audience  would  not  let  Mr.  Martinelli  off  with- 
out a  final  selection. 

Schumann's  "Traumerei"  was  the  next  selec- 
tion played  by  the  Victor  orchestra,  and  after  it 
came  Pierne's  "Serenade,"  which  struck  a  most 
responsive  chord  in  the  audience. 

As  the  last  number  on  the  program,  "The 
(Continued  on  page  70) 
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Star  Spangled  Banner"  was  sung  by  Mme. 
Louise  Homer,  accompanied  by  Miss  Klein, 
Miss  Dunlap,  Mr.  MacDonough  and  Mr.  Wer- 
renrath.  Mme.  Homer,  it  might  be  mentioned 
at  this  point,  had  the  honor  of  singing  the  na- 
tional anthem  at  the  Metropolitan  Opera  House 
at  the  time  when  it  was  visited  by  Gen.  Joffre 
and  Gov.  Whitman.  The  singing  of  the  national 
anthem  at  the  conclusion  of  the  program  at  the 
entertainment  by  the  Victor  artists  was,  of 
course,  very  apropos,  and  in  the  final  verse  the 
entire  audience  joined  most  heartily. 

When  the  musical  part  of  the  entertainment 
had  been  completed,  the  opportunity  was  af- 
forded to  those  present  to  meet  the  famous 
artists  in  person,  of  which  honor  the  Victor 


Mme.  Louise  Homer,  Contralto 

jobbers  and  their  wives  took  good  occasion  to 
avail  themselves. 


The  entire  assembly  then  deserted  Casino  Hall 
and  strolled  down  the  boardwalk  to  the  Shel- 
bourne,  where  the  famous  Shelbourne  Grill  was 
found  to  be  waiting  their  coming.  In  the  cen- 
ter of  each  table  was  a  most  exquisite  selection 

ENTERTAINMENT  FOR  THE  LADIES 

Feminine  Contingent  at  the  Convention  Enjoy 
Automobile  Trip  and  Roller  Chair  Parade 
While  Men  Folk  Are  in  Business  Sessions 


Atlantic  City,  N.  J.,  July  11. — There  were  an 
unusually  large  number  of  ladies  present  at  the 
convention  and  those  in  charge  of  the  arrange- 
ments had  made  special  plans  for  the  benefit  of 
the  fair  sex  during  the  afternoons  when  the 
men  folk  were  in  the  sessions  and  could  not 
act  as  entertainers  and  guides.  The  fact  that 
it  rained  practically  all  day  on  Sunday  served 
to  put  some  damper  on  the  enjoyment  of  those 
who  had  arrived  early  with  a  view  to  getting 
in  an  extra  day  without  convention  business  to 
interfere.  In  the  evenings,  however,  there  was 
plenty  to  be  Seen  at  the  various  piers  and  other 
boardwalk  resorts  and  time  did  not  hang  heavy. 

For  the  special  benefit  of  the  ladies  and  as 
part  of  the  regular  convention  program,  they 
were  taken  on  a  pleasant  automobile  ride  into 
the  country  back  of  Atlantic  City  on  Monday 
afternoon  under  the  capable  direction  of  Lester 
Burchfield,  who  brought  a  good  supply  of  the 
well-known  Southern  chivalry  with  him  from 
Texas.  Commodious  touring  cars  were  pro- 
vided for  the  ride,  and  Mr.  Burchfield  had  sev- 
eral very  willing  volunteer  assistants. 

On  Tuesday  afternoon  the  ladies  were  treated 
to  a  parade  along  the  boardwalk  in  roller  chairs 
with  Louis  Buehn  as  guide  and  chaperon,  and 
it  was  an  imposing  sight. 

Among  the  ladies  present  at  the  gathering 
were:  Mrs.  I.  Davega,  Mrs.  C.  N.  Andrews, 
Miss  Adaline  Andrews,  Mrs.  I.  Miller,  Mrs. 
Louis  Buehn,  Miss  Elsie  Buehn,  Mrs.  E.  Blout, 
Mrs.  C.  B.  Riddle,  Miss  Gertrude  Stadlmair, 


of  the  choicest  flowers  and  an  individual  menu 
card,  richly  engraved  and  with  the  little  Victor 
dog  handsomely  embossed  thereon,  designated 
where  each  one  should  be  seated.     As  soon  as 


Josef  A.  Pasternack,  Conductor 

all  had  taken  their  place  and  the  picture  had 
been  snapped,  the  garcons  began  bringing  in 
the  supper,  which  was  of  a  most  palate-pleasing 
variety — nothing  but  the  choicest  dishes  were 
included,  and  the  champagne  supply  appeared 
to  be  continuous. 

The  orchestra,  clothed  in  Russian  costumes 
of  red  and  green,  struck  up  dance  music  of  a 
most  inspiring  sort,  and  soon  everybody  de- 
voted themselves  to  a  combination  of  supper 
and  dance  of  the  kind  which  made  those  present 
happy  and  gay.  The  good  fellowship  and  the 
good  dancing  continued  until  well  on  into  -the 
morning. 

About  closing  time,  just  before  the  finale, 
Louis  F.  Geissler,  general  manager  of  the  Vic- 
tor Talking  Machine  ICo.,  stepped  out  into  the 
center  of  the  dancing  floor,  with  a  champagne 
glass  in  his  hand,  and  offered  a  toast  to  the 
talking  machine  jobbers  of  whom  the  Victor 

Mrs.  I.  M.  Benjamin,  Mrs.  J.  N.  Blackman,  Mrs. 
Fred  P.  Oliver,  Mrs.  F.  S.  Harris,  Miss  Evelyn 
Cohen,  Miss  Elizabeth  Kohn,  Mrs.  I.  Son 
Cohen,  Mrs.  J.  G.  Corley,  Mrs.  Kirk  Matthews, 
Mrs.  Butterfield,  Mrs.  B.  R.  Forster,  Mrs.  H. 

A.  Winkelman,  Mrs.  E.  Paul  Hamilton,  Mrs. 
C.  Alfred  Wagner,  Mrs.  George  E.  Mickel, 
Mrs.  W.  C.  Dierks,  Mrs.  Jack  Fischer,  Mrs.  W. 
P.  Deal,  Mrs.  B.  E.  Neal,  Miss  May  Forrestell, 
Mrs.  F.  H.  Putnam,  Mrs.  Thos.  F.  Green,  Mrs. 
French  Nestor,  Mrs.  A.  R.  Boone,  Mrs.  Harry 
Ellis,  Mrs.  E.  M.  Stern,  Mrs.  Horace  Stern,  Mrs. 
H.  W.  Weymann,  Mrs.  G.  W.  Carroll,  Mrs.  Perry 

B.  Whitsit,  Miss  Margaret  Murphy,  Miss  Kate 
Smith,  Mrs.  W.  L.  Kellogg,  Mrs.  John  L.  Gately, 
Mrs.  A.  A.  Grinnell,  Miss  L.  Grinnell,  Mrs.  N. 
Goldfinger,  Mrs.  A.  Welford,  Mrs.  B.  J.  Pierce, 
Mrs.  E.  C.  Rauth,  Mrs.  B.  B.  Wilson,  Mrs.  Max 
Landay,  Mrs.  James  Landay,  Mrs.  James  F. 
Bowers,  Mrs.  Walter  Baynes,  and  Mrs.  B.  F. 
Baynes. 


SPECIAL  CARS  TO  CONVENTION 

Both    New    York    and    Chicago  Delegations 
Travel  to  Convention  City  in  Parties 


Atlantic  City,  N.  J.,  July  9. — The  eleventh  an- 
nual convention  of  the  National  Association  of 
Talking  Machine  Jobbers  may  be  said  to  have 
started  officially  with  the  arrival  here  on  Sat- 
urday of  the  special  car  bearing  the  advance 
guard  of  the  delegates  from  New  York.  Al- 
though for  several  years  past  the  jobbers  from 
the  West  have  traveled  to  the  convention  in 
special  cars  it  was  the  first  time  that  the  New 
Yorkers  had  followed  suit  and  the  experiment 
proved  a  success.  The  arrangements  for  the 
car  were  in  charge  of  B.  R.  Forster,  general 


Co.  and  its  officials  have  come  to  think  so 
highly. 

The  toast  was  responded  to  by  J.  Newcomb 
Blackman,  the  newly-elected  president  of  the 
Jobbers'  Associat:on,  who  proposed  a  toast  in 
the  name  of  the  Victor  jobbers  to  the  Victor 
Talking  Machine  Co.  and  its  well  liked  officials. 
The  response  was  of  a  most  enthusiastic  sort. 

With  this  the  party  broke  up,  some  lingering 
for  friendly  conversation,  some  proceeding  along 
the  boardwalk  to  points  where  the  strains  of  the 
dance  still  continued  and  others  wending  their 
way  back  to  the  Traymore. 

This  affair  ended  the  convention,  and  there 


G.  Martinelli,  Tenor 


was  heard  but  one  comment  on  all  sides,  namely 
that  the  1917  convention  was  the  best  ever,  and 
that  the  Victor  Co.  had  climaxed  it  with  an  en- 
tertainment of  an  almost  unsurpassable  sort. 
The  slogan  of  everybody  as  they  retired  for  the 
rest  of  the  night  was:  "Believe  me,  I  am  go- 
ing to  be  back  for  the  convention  next  year." 

manager  of  I.  Davega,  Jr.,  Inc.,  and  he  suc- 
ceeded in  filling  it  for  the  trip. 

Those  who  traveled  to  the  convention  city 
in  the  New  York  special  included  Mr.  and  Mrs. 
E.  Blout,  Mr.  and  Mrs.  J.  N.  Blackman  and 
Albert  Blackman,  Mr.  and  Mrs.  I.  Davega,  Mr. 
and  Mrs.  F.  P.  Oliver,  Mr.  and  Mrs.  N.  Gold- 
finger,  Mr.  and  Mrs.  Thos.  F.  Green,  Mr.  and 
Mrs.  E.  Paul  Hamilton,  Mr.  and  Mrs.  Max 
Landay,  Mr.  and  Mrs.  B.  R.  Forster,  Mr.  and 
Mrs.  B.  B.  Wilson,  Clarence  Price,  Paul  E.  W. 
Carlson  and  R.  H.  Morris. 

The  Western  jobbers  also  followed  their  usual 
custom  of  coming  to  the  convention  on  special 
cars  and  this  time  selected  the  Broadway  Lim- 
ited over  the  Pennsylvania  lines  for  the  journey. 
The  train  was  an  hour  late  getting  to  Phila- 
delphia and  the  party  did  not,  therefore,  reach 
the  Traymore  until  nearly  noon  on  Sunday. 
The  fact  that  the  railroad  was  compelled  to 
pay  a  rebate  of  a  dollar  to  each  passenger  for 
the  hour's  delay  helped  to  make  things  more 
cheerful. 

Those  who  made  up  the  party  from  the  West 
included  Mr.  and  Mrs.  F.  Putnam,  Putnam-Page 
Co.,  Peoria,  111.,  Mr.  and  Mrs.  S.  O.  Wade, 
Wade  &  Wade,  Chicago,  111.;  William  F.  Larkin, 
Chicago,  111.;  H.  E.  Weisert,  Bissell-Weisert 
Co.,  Chicago,  111.;  Mr.  and  Mrs.  B.  J.  Pierce, 
J.  W.  Jenkins'  Sons  Co.,  Kansas  City,  Mo.;  W. 
H.  Reynalds,  Mobile,  Ala.;  S.  W.  and  Harry 
Goldsmith,  Badger  Talking  Machine  Co.,  Mil- 
waukee, Wis.;  Fred.  Siemon,  Rudolph  Wur- 
litzer  Co.,  Chicago,  111.;  George  Mairs,  W.  J. 
Dyer  &  Bro.,  St.  Paul,  Minn.;  L.  C.  Wiswell, 
Lyon  &  Healy,  Chicago,  111.;  C.  G.  Campbell, 
Knight-Campbell  Music  Co.,  Denver,  Col.,  and 
A.  A.  Trostler,  Schmelzer  Arms  Co.,  Kansas 
City,  Mo. 
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GRIST  FROM  THE  JOBBERS'  CONVENTION  MILL 


As  is  well  known,  James  F.  Bowers  in  the 
role  of  toastmaster  has  a  penchant  for  quoting 
the  words  of  poets  and  seers,  but  he  met  his 
match  at  this  year's  banquet.  He  saw  E.  H. 
Droop,  of  Washington,  seated  in  the  corner  and 
called  across  to  him:  "Ah,  Edward,  a  book  of 
verses  underneath  the  bough,"  to  which  Mr. 
Droop  instantly  replied:  "A  loaf  of  bread,  a 
jug  of  wine  and  thou,  beside  me  in  the  wilder- 
ness," which  in  turn  brought  from  the  toast- 
master  the  final  line:  "Ah,  wilderness  were 
Paradise  enow,"  and  sotto  voce:  "Is  there  any- 
thing the  vinter  buys?"    All  of  which  may  be 


Mrs.  and  Mr.  W.  C.  Dxrks  of  Pittsburgh 

taken  to  indicate  that  both  gentlemen  know 
their  little  Rubaiyat. 


Several  members  of  the  association  reached 
the  convention  headquarters  too  late  to  attend 
the  meetings,  but  in  plenty  of  time  for  the 
banquet,  and  the  sociability  that  went  with  it. 
The  late  arrivals  included  Parham  Werlein,  of 
Philip  Werlein,  Ltd.,  New  Orleans,  and  E.  H. 
Droop,  of  E.  F.  Droop  &  Sons  Co.,  Washing- 
ton, D.  C. 


Although  the  hotel  lobby  was  a  busy  place 
during  the  day  when  the  convention  was  in  ses- 
sion, it  took  on  a  deserted  look  right  after  din- 


P.  E.  W.  Carlson  and  Fred  Siemon 

ner  when  the  majority  of  the  talking  machine 
men  and  their  wives  adjourned  to  the  various 
piers  and  cabarets  and  enjoyed  some  of  the 
fun  for  which  Atlantic  City  is  famous.  The 
result  was  that  many  of  the  conventioners  got 
very  little  sleep  between  Saturday  and  Wednes- 
day and  took  home  a  fair  burden  of  fatigue 
as  a  memento  of  the  occasion. 


'Geo.  C.  Kerr,  the  publicity  manager  of  the 
Traymore,  is  certainly  one  kind  friend  of 
the  newspaper  boys,  and  the  fact  that  his  en- 
tire office  equipment  i§  always,  there  at  their 


disposal  serves  to  lighten  materially  the  more 
or  less  arduous  work  of  convention  reporting. 
Incidentally  Brother  Kerr,  as  part  of  his  pub- 


Geo.  D.  Ornstein  Surrounded  by  Jobbers 

licity  work,  perhaps,  sees  to  it  that  the  lady 
guests  are  well  taken  care  of — and  he  can  do  it. 


Although  the  talking  machine  men  are  not 
to  be  classed  as  pikers  in  any  sense,  the  fact 
remains  that  none  of  them,  so  far  as  is  known, 
took  advantage  of  the  opportunity  to  see  At- 
lantic City  from  the  clouds  from  the  seat  of  the 
hydroplane.     The   fact  that  a   fifteen  minute 


President  Blackman  With  Palm  Beach  Scenery 

ride  costs  $15  may  have  had  something  to  do 
with  it. 


It  was  the  first  convention  for  one  of  the 
jobbers'  representatives  and  when  asked  regard- 
ing his  opinion  of  Atlantic  City  he  remarked 
feelingly:  "It's  a  high  class  place,  especially 
in  the  matter  of  prices.  As  I  figure  it  they 
estimate  the  highest  price  an  article  will  bring 
and  just  put  double  that  amount  on  the  sales 
ticket." 


That    a    live    entertainment    committee  can 


The  Andrews  Brothers 
C.  N.  of  Buffalo,  and  W.  D.  of  Syracuse 

make  itself  useful  outside  the  accepted  channels 
of  convention  worjc  was  proven  on  Sunday, 


when  the  thirsty  talking  machine  man  could  get 
about  any  little  drink  that  his  heart  desired, 
with  the  proper  information  at  hand,  despite 
the  fact  that  Atlantic  City  is  dry  on  Sunday. 
And  there  was  a  whole  bathtub  full  of  it,  too. 

R.  B.  Forster  made  a  hit  among  the  jobbers 
with  a  new  design  for  the  "His  Master's  Voice" 
trade-mark.  At  last  reports  the  design  had 
not  yet  been  officially  adopted  by  the  Victor 
Co. 

The  idea  of  adopting  dark  coat  and  white 
trousers  as  their  official  uniform  for  the  ban- 
quet proved  exceedingly  popular,  and  the  "soup 


The  Live  Boys  Who  Ran  the  Convention 
L.  C.  Wiswell  and  Arthur  A.  Trostler 

and  fish"  outfits  were  confined  chiefly  to  those 
who  are  termed  in  usual  banquet  lingo  "the 
wax  works." 

A.  A.  Trostler  was  heartily  congratulated 
upon  the  success  of  the  convention  arrange- 
ments and  particularly  upon  the  selection  of 
the  excellent  menu.  It  is  generally  the  case 
that  no  matter  how  excellent  the  arrangements, 
there  are  still  one  or  two  to  complain,  but  after 


Just  Rolling  Along 
V.  W.  Moody,  B.  E.  Neal  and  Thos.  F.  Green 
in  Chair  With  C.  K.  Bennett  at  the  Right 

the  affair  on  Tuesday  night,  there  was  not  a 
yelp  to  be  heard. 


One  conventioner  got  tired  of  paying  ten 
cents  for  checking  his  $2  straw  hat  at'  the 
dining  room  door  three  times  a  day,  and  pro- 
posed to  the  maid  that  she  render  the  service 
free  during  the  convention  period  and  then 
keep  the  hat  after  the  last  meal.  The  girl 
looked  at  the  hat  and  said:  "No,  because  it 
wouldn't  fit  my  husband." 

Several  prominent  piano  men  were  at  the 
Traymore  during  the  convention  of  the  talking 
machine  men  and  displayed  much  interest  in 
the  proceedings.  They  included  Ernest  Urchs, 
general  wholesale  representative  of  Steinway 
&  Sons;  Charles  F.  Burden,  of  the  same  house; 
(Continued  on  page  72) 
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GRIST  FROM  THE  JOBBERS'  CONVENTION  MILL— (Continued  from  page  71) 


J.  H.  Williams,  of  the  American  Piano  Co.,  who 
left  Sunday  night  for  the  West;  E.  H.  Uhl,  of 
the  Rudolph  Wurlitzer  Co.,  Chicago,  who  came 
East  with  Fred  Siemon,  manager  of  the  talking 
machine  department  of  that  company,  and  Her- 
bert Simpson,  vice-president  of  the  Kohler  & 
Campbell,  Inc. 

An  old  gent  from  the  West,  not  a  talking 
machine  man,  was  heard  to  remark  to  the 
chairman  at  the  entrance  to  the  Traymore  who 
urged  him  to  hire  a  chair  for  a  tour  of  the 
Boardwalk,  "No,  sirree.  I  ain't  rode  in  a  baby 
carriage  since  I  was  two  years  old." 

Last  year  the  timid  conventionists  kept  out 
of  the  briny  in  fear  of  the  sharks  that  were  in- 
festing the  coast  at  that  time.  This  year  cold 
weather  and  lack  of  sunlight  kept  the  visitors 
on  shore.  "Bet  the  ocean  dries  up  before  next 
year,"  declared  one  disappointed  man  from  the 
South. 


That  the  coming  talking  machine  men  are 
fast  approaching  maturity  was  indicated  by  the 
fact  that  the  sons  of  two  of  the  association 


Chas.  F.  Bruno  in  Good  Company 
The  Ladies  in  the  Picture  Are:  Miss  Stadlmair 


and  Miss  Benjamin 
members  were  privileged  this  year  to  enjoy 
their  first  convention.  The  two  young  men 
were  Albert  Blackman,  son  of  J.  Newcomb 
Blackman,  and  Roger  Hamilton,  son  of  E.  Paul 
Hamilton.  Both  were  so  interested  in  Atlantic 
City's  attractions  that  they  showed  up  at  the 
hotel  only  to  sleep  and  to  eat. 

Both  E.  C.  Rauth,  president  of  the  associa- 
tion, and  H.  J.  Shartle,  of  the  Victor  Co.,  had 
the  pleasure  of  introducing  their  brides  to  the 
jobbers  and  the  ladies  of  the  party  for  the  first 


Three  Live  Wires  From  Detroit 


A.  A.  Grinnell,  C.  F.  Martin  and  C.  H.  Grinnell 

time  and  giving  said  brides  an  idea  of  what 
a  real  convention  means  to  their  husbands  in 
the  matter  of  work. 


It  was  noticeable  that  for  several  evenings 
committee  meetings  proved  very  popular  with 
various  members  of  the  association,  particularly 
the  married  ones.  All  went  well  and  they  were 
getting  away  with  it  until  one  busv  "committee- 


man" carelessly  joshed  one  of  his  fellows  re- 
garding the  manner  in  which  he  had  played  a 
promising  hand.  After  that  the  committee  meet- 
ings had  to  be  bona  fide. 


The  big  entertainment  feature  of  the  con- 
vention was,  naturally,  the  concert  on  Wednes- 


C.  K.  Bennett  Proving  it  to  Burchfield 

day  night,  given  by  and  under  the  auspices  of 
the  Victor  Co.  There  was  much  advance  inter- 
est displayed  in  the  personal  appearance  of  the 
prominent  artists  whose  records  the  jobbers 
had  been  handling  so  successfully  and  prac- 
tically the  entire  convention  stayed  over  to 
enjoy  the  big  event. 

An  unexpected  but  very  welcome  visitor  to 
the  convention  was  W.  G.  Gaston,  formerly 
representative  in  the  New  York  territory  for 
the  Victor  Talking  Machine  Co.,  and  who  en- 
listed on  May  15  in  the  Naval  Reserve  Corps. 
Mr.  Gaston  has  been  in  the  active  service  since 
June  15,  being  stationed  at  League  Island  Navy 
Yard,   Philadelphia,  and  took  advantage   of  a 


J.  C.  Roush  Thinking  of  Victrola  XI's 

furlough  on  Tuesday  to  run  down  to  Atlantic 
City  and  meet  his  friends. 


Charles  F.  Bruno  and  Henry  Stadlmair,  of 
C.  Bruno  &  Son,  New  York,  traveled  to  the 
convention  city  on  Sunday  via  automobile, 
bringing  with  them  a  party  of  ladies,  including 
Miss  Gertrude  L.  Stadlmair,  Mrs.  I.  M.  Benja- 
min and  Miss  I.  E.  Benjamin. 

Edwin  G.  Schloss  and  Myron  Schloss,  of 
Schloss  Bros.,  the  cabinet  manufacturers,  also 
traveled  from  New  York  to  the  convention  in 
their  automobile  on  Sunday  and  returned  to 
New  York  in  the  same  manner  on  Tuesday 
afternoon. 


Both  the  youngest  and  the  oldest  established 
jobbing  houses  were  represented  at  the  con- 
vention, they  being  the  John  Elliott  Clark  Co., 
of  Salt  Lake   City,  Utah,  of  which  John  E. 


Clark,  son  of  Mrs.  Frances  E.  Clark,  is  the  head, 
and  Lyon  &  Healy,  Chicago,  which  was  repre- 
sented by  James  F.  Bowers,  L.  C.  Wiswell  and 

others. 


The  Unit  Construction  Co.,  of  Philadelphia, 
manufacturers  of  the  Unico  booths  for  talking 
machine  stores,  had  an  interesting  exhibit  in- 
stalled at  the  Traymore  during  the  convention. 
Two  complete  booths  in  different  styles  of 
finishes  were  shown,  as  well  as  the  Unico  rec- 
ord filing  racks,  special  partitions  and  counters 
for  talking  machine  stores.  H.  A.  Dalley  and 
Rayburn  C.  Smith,  of  the  Unit  Construction 
Co.,  were  in  attendance. 


There  were  also  other  accessory  manufac- 
tuiers  in  evidence  including  Clement  Beecroft, 
Edwin  G.  and  Myron  Schloss,  of  Schloss  Bros., 


From  Maine  and  Texas 
C.  B.  Snow  of  Portland,  L.  Burchfield  of  Dallas 

and  J.  J.  Kavanaugh,  all  manufacturers  or  sup- 
pliers of  cabinets;  D.  Tauber,  of  the  Progres- 
sive Phonograph  Supply  Co.,  distributors  of 
Wall-Kane  needles,  and  others. 

The  famous  proxy  question,  which  was  so 
prominent  in  the  association  elections  a  few 
years  ago,  again  cropped  up  this  year,  but  not 
directly  in  connection  with  association  affairs. 
It  was  an  interesting  situation,  but  the  proxy 
holder  did  not  get  into  the  meeting. 


Although  there  were  many  amusements,  al- 


Fred  P.  Oliver  With  One  of  the  Married  Ladies 

ways  accepted  as  part  of  Atlantic  City  life,  pro- 
vided for  in  the  official  program,  it  was  notice- 
able that  the  delegates  for  the  most  part  ap- 
peared to  feel  that,  although  there  was  plenty 
of  fun  to  be  had,  there  was,  nevertheless,  much 
serious  business  to  be  attended  to  and  they 
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JOBBERS  ENJOY  THEIR  FIRST  REAL  GOLF  TOURNAMENT 

C.  G.  Campbell  Carries  Away  Gross  Score  Prize  With  a  Record  of  92  Against  a  Field  of  Twenty- 
four  Players — Two  Other  Prizes  Awarded — May  Become  Annual  Event 

Atlantic  City,  N.  J 


July  10. — Notwithstand- 
ing the  fact  that  the  day  dawned  rainy  and 
dreary  with  the  wind  from  the  East  promising 
that  the  weather  conditions  would  remain  the 
same  throughout  the  day,  the  golfers  among 
the  association  members,  to  the  number  of 
twenty-four,  would  not  be  denied  and  started 
out  for  the  links  of  the  Atlantic  City  Country 
Club  -for  the  tournament  that  had  been  prom- 
ised. 

Although  the  morning  remained  cloudy  the 
golfers  managed  to  get  over  the  course  in  ex- 


to  a  handicap  of  24,  making  70  net.  He  re- 
ceived a  fine  golf  bag  donated  by  the  Schmelzer 
Arms  Co. 

Lipman  Kaiser  won  the  prize  for  the  most 
pars  with  three  up  and  was  awarded  a  white 
golf  bag  donated  out  of  the  general  golf  fund. 

So  successful  was  this  first  tournament  that 
it  was  decided  to  form  a  sort  of  golf  associa- 
tion from  among  the  members  of  the  jobbers' 
organization  and  make  the  tournament  an  an- 
nual affair.  Three  prizes  have  already  been 
offered  for  next  year's  tournament,  the  offers 


Ready  to  Start  for  the  Golf  Tournament 


Left  to  Right:  Fred  P.  Oliver,  C.  G.  Campbell,  Louis  Buehn,  L.  C.  Wiswell,  H.  A.  Wink-elman,  L.  W.  Collings, 
Rudolph  Wurlitzer,  Robert  Steinert,  C.  A.  Wagner,  C.  B.  Carroll,  Ernest  Urchs,  E.  P.  Hamilton,  W.  C. 
Dierks,  Elmer  Walz  and  Lipman  Kaiser.     Seated:   Russell  Steinert  and  E.  H.  Uhl. 


cellent  shape  and  although  no  existing  records 
were  broken  some  excellent  scores  were  made. 

The  play  consisted  of  eighteen  holes  and  some 
of  the  players,  whose  status  as  golfers  was  in 
doubt,  were  given  handicaps. 

The  gross  score  was  made  by  C.  G.  Camp- 
bell with  92  and  he  was  awarded  as  prize  a 
handsome  sterling  silver  loving  cup  presented 
by  the  Eclipse  Musical  Co.,  and  known  as  the 
Eclipse  Trophy. 

The  net  score  prize  was  captured  by  G.  W. 
Carroll,  whose  gross  score  of  94  was  subject 


being  made  by  the  Rudolph  Wurlitzer  Co.,  M. 
Steinert  &  Son's  Co.,  and  A.  D.  Geissler  of  the 
New  York-Chicago  Talking  Machine  Co. 

Those  who  took  part  in  the  tournament  in- 
cluded: Louis  Buehn,  G.  W.  Carroll,  Dan  Creed, 
L.  Collings,  W.  C.  Dierks,  A.  D.  Geissler,  Roy  J. 
Keith,  F.  B.  Middleton,  George  F.  Ruez,  Walter 
Staats.  H.  H.  Murray,  S.  Roland  Hall,  T.  H. 
Towell,  E.  H.  Uhl,  C.  A.  Wagner,  Lipman 
Kaiser,  E.  P.  Hamilton,  Elmer  Walz,  C.  G. 
Campbell,  R.  Wurlitzer,  F.  J.  Corley,  Ernest 
Urchs  and  W.  B.  Fulghum. 


were  therefore  not  only  willing  but  anxious  to 
attend  to  it.  The  result  was  that  the  meetings 
proper  were  well  attended  and  much  of  real 
value  was  accomplished. 


The  official  uniform  for  the  banquet  in  the 
evening  was  blue  coat  and  white  trousers,  that 
is,  it  was  the  official  uniform  for  the  men. 
Quite  a  number  of  the  members  kept  those 
same  white  pants  carefully  under  cover  and 
away  from  the  dirt  until  the  banquet  hour  and 
thereby  offered  some  pleasant  surprises  to  their 
fellow  members. 


J.  Pluvius  apparently  had  no  mercy  on  the  talk- 
ing machine  men  and  their  wives,  for  there  were 
only  a  few  sunshiny  hours  between  Saturday 
and  Wednesday.  The  wind  kept  from  the  East, 
which  was  a  bad  omen  to  the  weatherwise,  and 
the  result  was  that  some  of  the  pleasures  of 
this  popular  resort  were  dampened. 


It  was  to  be  remarked  that  the  jobbers  and 
their  representatives,  coming  from  every  sec- 
tion of  these  great  United  States,  were  prac- 
tically as  one  in  taking  an  optimistic  view  of 
the  trade  situation  for  the  fall.  Ovie  jobber  re- 
marked that  he  had  enough  orders  on  hand 
to  take  up  all  the  goods  he  would  receive  from 
the  factory  in  two  years  at  the  present  rate, 
and  several  others  were  in  an  almost  similar 
condition. 

I.  Son  Cohen,  of  Cohen  &  Hughes,  Baltimore, 
had  an  edge  on  the  rest  of  the  jobbers,  for  he 
was  not  bothered  with  traveling  expenses  or 
hotel  bills.  Mr.  Cohen  has  a  cottage  at  Atlantic 
City  for  the  summer  and  spends  his  week-ends* 
with  his  family  there.  The  convention  simply 
meant  that  he  spent  a  couple  of  extra  days  at 
the  seashore. 


EXCHANGE  BUREAU  FOR  T.  M.  MEN 

Irwin  Kurtz  Appointed  Chairman  of  the  Bureau 
to  Arrange  for  Exchanges  of  Excess  Stock 
Among  Members  of  Talking  Machine  Men, 
Inc.— Also  Plans  to  Trade  Lost  and  Stolen 
Machines 


In  accordance  with  the  resolution  passed  at  a 
regular  meeting  of  the  Talking  Machine  Men, 
Inc.,  it  is  announced  that  Irwin  Kurtz  has  been 
appointed  chairman  of  the  Exchange  Bureau  of 
the  association,  which  has  been  designed  to  act 
as  a  clearing  house  for  excess  stock  of  records 
and  to  keep  a  record  of  machines  that  have 
been  stolen  or  have  been  removed  by  instal- 
ment customers. 

Members  of  the  association  are  requested  to 
keep  Mr.  Kurtz  advised  regarding  surplus 
stocks  which  they  seek  to  dispose  of  to  other 
dealers.  This  information  will  be  forwarded 
to  all  other  dealers  in  the  association,  and  the 
member  desiring  to  trade  his  surplus  will  be 
placed  in  direct  touch  with  the  dealer  who  de- 
sires such  records.  It  is  suggested  that  lists 
be  plainly  written  or  typewritten,  contain  the 
name  and  telephone  number  of  the  dealer  and 
the  name  of  the  employe  who  has  the  matter 
in  charge. 

In  the  case  of  lost  and  stolen  machines  the 
numbers  will  be  sent  to  all  members  of  the 
association,  and  they  are  .requested  to  notify 
Mr.  Kurtz  if  any  of  the  machines  are  traced. 

All  mail  in  reference  to  the  exchanges  should 
be  sent  to  Irwin  Kurtz,  care  Terminal  Ticket 
Co.,  Hudson  Tubes  Concourse,  Thirty-third 
street  and  Broadway,  New  York,  who  will  look 
after  matters  for  the  trade. 


A.  B.  SMITH  PIANO  CO.  FIRE  VICTIM 

Akron,  O.,  July  11.— The  A.  B-  Smith  Piano 
Co.,  the  prominent  music  house  of  this  city, 
was  wiped  out  by  fire  yesterday.  The  stock  of 
pianos  and  talking  machines  valued  at  $75,000, 
and  the  building  also  owned  by  A.  B.  Smith, 
and  valued  at  $50,000,  were  a  total  loss.  There 
has  been  no  announcement  of  the  future  plans 
of  the  company. 


NEW  APPOINTMENT  FOR  F.  J.  AMES 

Becomes  Assistant  Secretary  and  Treasurer  of 
American  Graphophone  Co. — Has  Advanced 
Rapidly  During  Connection  With  Company 

At  the  last  meeting  of  the  Board  of  Directors 
of  the  American  Graphophone  Co.,  F.  J.  Ames 
was  appointed  assistant  treasurer  and  assistant 
secretary  of  the  Columbia  Graphophone  Co.  and 


F.  J.  Ames 

the  American  Graphophone  Co.  He  fills  the 
vacancy  at  the  executive  offices  left  by  T.  E. 
Novakoski,  also  assistant  treasurer  and  secre- 
tary of  these  two  companies,  who  has  been  as- 


signed to  duties  in  the  accounting  department 
in  Bridgeport. 

Mr.  Ames,  who  is  one  of  the  most  popular 
members  of  the  Columbia  executive  office  staff, 
is  a  product  of  the  farm,  having  joined  the  New 
York  business  world  some  eight  years  ago. 
After  being  associated  for  some  time  with  W. 
L.  Eckhardt.  now  a  district  manager  for  the 
Columbia  Co.,  he  joined  the  Columbia  forces 
in  1910  as  a  bookkeeper  in  the  export  depart- 
ment. In  1912  he  was  promoted  to  the  selling 
end  of  the  export  department  and  more  recently 
he  has  been  assisting  vice-president  Burns. 

John  J.  Brands,  who  has  been  connected  with 
the  financial  department  of  the  Columbia  Co. 
for  some  time,  was  also  appointed  assistant  sec- 
retary and  assistant  treasurer  of  the  two  com- 
panies. Mr.  Brands  is  well  qualified  to  fill  this 
position  by  reason  of  the  invaluable  experience 
he  has  gained  through  his  association  in  the 
treasurer's  office  for  a  number  of  years. 


LUNDSTROM  EXHIBIT  IN  NEW  YORK 

The  C.  J.  Lundstrom  Mfg.  Co.,  Little  Falls, 
N.  Y.,  are  exhibiting  their  Concerto  cabinet  at 
the  Furniture  Exposition  now  being  held  at 
the  Grand  Central  Palace.  Several  improve- 
ments are  being  shown,  and  the  exhibit  is  usual- 
ly the  center  of  a  host  of  interested  spectators. 
The  record  cabinet  put  out  by  this  house  is 
also  being  shown,  and  both  products  have  won 
much  favor. 


VICTOR  CO.  BRINGS  SUIT  OVER  NAME 

Chicago,  III.  July  11. — The  Victor  Talking 
Machine  Co.  has  filed  suit  in  the  United  States 
District  Court  here  against  Barney  Olshansky 
asking  that  the  defendant  be  restrained  from 
using  the  name  "Vitorolla"  or  marking  talking 
machines  with  the  same. 


74 


THE    TALKING    MACHINE  WORLD 


Cabinet  Meetings  of  Sales  Managers  and  Travel- 
ing Representatives  —  Regular  "  Get-Together  " 
Councils  —  We  hold  them  every  once  in  awhile, 
and,  whenever  we  DO,  the  VICTOR  DEALERS 
in  our  territory  benefit  strongly. 

The  picture  above  shows  a  recent  "  combined"  meeting  of  both  our  Omaha  and  Des  Moines 
forces.  What  they  said  and  did  will  soon  be  brought  to  the  ears  of  our  dealers.  REMEMBER, 
something  that  will  please  a  Victor  Dealer,  or  improve  his  business,  it  will  surely  be  "  thought 
at  these  "Get-Together"  Councils  of  yours  very  truly, 

MickeFs  Nebraska  Cycle  Co. 

Omaha,  Nebraska 

and 

Mickel  Brothers  Co. 

Des  Moines,  Iowa 

We  expect  to  meet  all  dealers  in  our  territory  at  the  coming 
Nebraska  and  Iowa  Victor  Dealers'  Conventions.  We've 
a  treat  in  store  for  them. 


sales 
if  it's 
out " 
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WALLACE  BROWN'S  ARTISTICALLY  ARRANGED  BRUNSWICK  SHOP  IN  DETROIT,  MICH. 


o  ne  of  Mfallace  Brown's  Demonstration  Rooms 


Reception  Room  in  Wallace  Brown's  Store 


Detroit,  Mich.,  July  5— One  of  the  contribut- 
ing reasons  why  the  Brunswick  machine  has  so 
rapidly  become  a  factor  in  the  talking  machine 
field  is  because  of  the  enthusiasm  of  Brunswick 
dealers  and  their  willingness  to  make  their 
stores  fitting  environments  for  the  machines 
they  represent.  One  striking  instance  of  this 
is  found  in  the  Brunswick  Shop  of  Detroit, 
Mich.,  which  is  conducted  and  managed  per- 
sonally by  Wallace  Brown.  Mr.  Brown  is  a 
talking  machine  man  of  much  experience  and 
has  a  most  comprehensive  idea  of  the  service 
that  the  dealer  must  provide  his  patrons.  In- 
cluded in  Mr.  Brown's  formula  come  handsome 
reception  rooms  and  these  photographs  are 
ample  testimonials  of  the  way  he  has  worked 
the  problem  out.  Mr.  Brown  is  an  advertising 
man  of  very  considerable  ability.  His  appeal- 
ing publicity  brings  patrons  to  his  store,  and 
his  store,  coupled  with  the  Brunswick  machine, 
makes  them  buy. 


CALIFORNIA  DEALER  ENTHUSIASTIC 

C.  H.  Short  Travels  Longest  Distance  of  Any 
Dealer  in  Attendance  at  Edison  Convention — 
Reports  Good  Business  on  the  Coast 


Cecil  H.  Short,  of  Pomona,  Cal.,  a  member 
of  the  C.  H.  Short  Music  Co.,  traveled  3,000 
miles  to  attend  the  Edison  convention,  and  was 
the  first  dealer  to  arrive  at  the  school  of  in- 
struction when  it  opened  Monday  morning.  He 
expressed  himself  as  feeling  more  than  repaid 
for  his  long  journey,  by  the  many  things  he 
had  learned  at  the  Edison  laboratories,  and  at 
the  convention.  He  commented  on  the  fact 
that  the  Edison  plant  is  now  much  larger  than 
it  was  when  he  first  visited  it,  in  1912.  He 
stated  that  the  orange  crop  in  California  will 
be  excellent,  and  is  most  optimistic  over  pros- 
pects for  developing  business  during  the  com- 
ing months.  The  Short  Music  Co.  has  a  recital 
hall,  with  a  seating  capacity  of  150,  and  fre- 
quent demonstration  recitals  of  the  new  Edison 
Diamond  Disc  phonograph  are  given  there. 
The  store  is  located  in  the  heart  of  the  business 
section  of  Pomona,  which  is  a  thriving  com- 
munity with  a  population  of  12,000. 


DOMESTIC  MACHINE  POPULAR 


Frederick  J.  Bauer,  65  Fourth  avenue,  New 
York,  who  was  recently  appointed  distributor 
of  the  Domestic  Talking  Machine,  reports  that 
this  machine  is  proving  quite  popular  in  his 
territory.  Although  rather  late  for  the  summer 
and  bungalow  business,  a  goodly  amount  of  this 
business  has  been  secured  and  the  prospects 
for  the  fall  and  holiday  season  are  very  bright. 


It  takes  a  great  deal  of  boldness,  mixed  with 
a  vast  deal  of  caution  to  acquire  a  great  for- 
tune, and  then  it  takes  ten  times  as  much  wit 
to  keep  it  as  it  took  to  make  it. 


Let  Us  Prove  to  You  Why 

The  Paddack  Diaphragm 


Is  "Better  Than  Mica 
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The  Paddack  Diaphragm  produces  a  sweeter  tone  than  a  mica 
diaphragm,  is  guaranteed  for  the  life  of  the  sound  box  and  requires 
no  testing.    There  are  no  seconds  in  Paddack  Diaphragms,  for 

production  in  our  plant  is  uniform.  Our  factory  facilities  provide 
for  maximum  service  to  our  trade. 

Let  us  send  you  samples  and  prices 

PADDACK  DIAPHRAGM,  Inc.,  451  Hudson  Ave.,  Brooklyn,  N.Y. 


Patented  July  7,  1914 
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First  Publication  of  the  PARTS  of  the  MARKELS  Jewel-Bearing  BUTTERFLY  MOTOR 

The  Sensation  of  the  Phonograph  World 


A-4 


The  Perfection  of  Mechanical  Genius  As 
Applied  to  the  Phonograph  Motor 

Standard  Interchangeable  Parts — Accessible,  Durable, 
Compact — Easily  and  quickly  assembled — Guaranteed  to 
the  Last-Minute  Detail. 

For   Complete   Line,   See  Bulletin, 
which  will  gladly  be  sent  on  request 


Accessories  of  the  "Jewel- 
Bearing  Butter fly  Motor/'  Speed 
Regulator,  Brake,  Escutcheon 
and  Handle:  Made  with  the 
^  same  infinite  pains  and  mechan- 
ical craftsmanship  as  the  famous 
For  larger  photograph  of  the  new       motor  itself :  All  factors  in  an 

Wond£,r  ™?tor  °f  5he,  House  of  Markels,      epoch-making  achievement. 
see    "Talking   Machine    World  for 
June,  or  send  for  our  bulletin. 

Ready  for  delivery  now — Orders  filled  in  order  of  receipt 

LEONARD  MARKELS,  ^eTTork 
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EDISON'S  TELEGRAM  TO  DEALERS 

Thos.  A.  Edison  Sends  Message  of  Welcome  to 
Those  Who  Attend  Convention  in  New  York 
and  Meets  Them  on  Visit  to  Laboratory 


An  outstanding  feature  of  the  convention  of 
the  Edison  phonograph  dealers  at  the  Waldorf- 
Astoria  was  the  receipt  during  the  opening  ses- 
sion on  Thursday  morning  of  the  following 
telegram  sent  by  Mr.  Edison  to  Wm.  Maxwell, 
vice-president  of  Thos.  A.  Edison,  Inc.: 

"Wm.  Maxwell,  Edison  Co.,  W.  O. 

"Welcome  the  dealers  for  me — tell  them  I 
don't  have  to  worry  about  the  record  any  more, 
we  understand  the  record  now  and  everything 
is  O.  K.  Tell  the  boys  I  will  come  over  to 
the  convention  if  they  say  so,  but  also  tell  them 
that  I  believe  they  would  rather  have  me  keep 
busy  on  the  work  I  am  doing  now.  I  hope 
to  be  at  the  laboratory  Saturday  morning  and 
spend  a  few  minutes  with  those  who  come  out 
at  that  time. 

"Edison." 

Naturally  many  dealers  hoped  and  expected 
to  see  Mr.  Edison  at  the  convention  proper, 
but  his  telegram  served  to  fill  the  gap  to  a 
partial  degree,  and  the  convention  delegates 
looked  forward  to  the  opportunity  of  seeing 
Mr.  Edison  in  person  at  the  laboratory  on  Sat- 
urday. 


"SILENT  MUSIC"  FOR  HOSPITALS 

By  Means  of  New  Contrivance  Patients  May  or 
May  Not  Listen  to  Music  as  They  See  Fit 


A  Chicago  concern  has  come  forward  with  a 
"silent  -music"  contrivance  that  is  designed  to 
furnish  recreation  to  inmates  of  hospitals,  says 
the  Popular  Science  Monthly.  With  this  sys- 
tem installed  in  a  hospital  a  continuous  and 
noiseless  program  of  music  can  be  furnished. 
Each  patient  may  decide  for  himself  or  herself 
whether  or  not  to  listen,  and  if  the  decision  is 
against  such  recreation  the  patient  is  not  dis- 
turbed in  any  manner. 

Briefly  stated,  the  mechanism  consists  of  a 
phonograph  attached  to  a  telephone  transmitter, 
which  in  turn  is  hooked  up  to  an  electrical  wir- 
ing system  that  reaches  each  private  room  and 
each  bed  in  the  wards.  At  each  wall  outlet 
a  watch-case  telephone  receiver  is  wired  in. 
The  patient  desiring  to  hear  the  musical  pro- 
gram lifts  this  receiver  to  his  ear. 


Only  $50.00  a  Unit 

CAPACITY  2150  RECORDS 

(2 -Units  Illustrated) 


^TiTrrrF' 

JJjni  I 


4300 


r\     %       %      v\     i        i*nt»       a       Protect  against  Dust,  Warping  and 

Ogden  s  Patented  Cabinets  tm,  saveiw.  sPa«.  Money. 


MODEL  No.  2150— A  Lock- 
ing Sectional  Roller  Panel 
Door  Cabinet,  equipped  with 
Ogden  Patented  Filing  De- 
vice. Made  of  Quartered 
Oak  and  Birch,  finished  to 
match  all  interiors. 


350-10  inch 
Records 

350-12it?ch 

Records 
Paterctedfldjusterfor 
Usm$,  10  inch  Records 

Soft,  Flat  Sprigs 
Hold  Records  ttpri^ht 
find  Prevent  Warpirtfj. 


MODEL  No.  2150— Capacity 
2150  thin  records,  10"  or  12", 
1075  thick  records.  Largest 
capacity,  smallest  space.  In- 
stantly you  find  any  record. 
Special  models  adapted  to 
all  makes  of  records. 

UNCONDITIONALLY 
GUARANTEED 


Prices  Subject  to  Change 


OGDEN  SECTIONAL  CABINET  CO.,  Inc.,  Lynchburg,  Va. 


NEW  YORK'S  GREAT  FOREIGN  TRADE 


Figures  for  Fiscal  Year  Just  Closed  Show  a 
Foreign  Trade  from  the  Port  of  New  York 
of  Over  $4,598,027,288 — An  Enormous  Gain 


,  Enormous  gains  in  the  foreign  commerce  of 
the  customs  district  and  Port  of  New  York  un- 
der war  conditions  of  trade  were  shown  in  the 


Retail  Price,$2.50 

Kiddielone,  No.  795 

Is  especially  well  designed  and 
constructed  of  heavy  gauge  metal 
and  will  withstand  hard  usage. 
It  has  a  noiseless  motor  and 
governor — efficient  speed  regu- 
lator and  pleasing  tone  qualities. 
Guaranteed  against  imperfections 
in  material  or  workmanship. 


For  the 

Summer  Camp 

or 

Bungalow 

Get  the  Kiddiephone  on  display 
before  your  customers  leave  for 
the  Summer.  A  chance  to  add 
to  your  profits.  Priced  for  the 
masses. 

Write  for  prices  and  particulars 


THE  WILKINS  TOY  CO. 

KEENE,  NEW  HAMPSHIRE 


figures  made  public  recently  at  the  Custom 
House,  covering  the  Government's  fiscal  year 
1917,  ending  at  noon.  The  amount  will  ex- 
ceed four  and  one-half  billion  dollars,  and  the 
official  compilation  of  inward  and  outward  com- 
merce here  for  the  fiscal  period  will  stamp  New 
York  as  the  greatest  international  mart  known 
in  history.  A  feature  of  the  year's  transactions 
at  this  port  especially  gratifying  to  the  cus- 
toms men  was  the  big  increase  in  the  number 
of  ships  of  American  registry  participating  in 
the  overseas  trade. 

While  the  statement  issued  at  the  Custom 
House  was  based  on  estimated  transactions  in 
the  month  of  June,  subject  to  later  revisions, 
the  total  foreign  commerce  of  the  district  for 
the  year,  counting  domestic  and  foreign  ex- 
ports of  merchandise,  imports,  and  the  inward 
and  outward  flow  of  gold  and  silver,  would 
closely  approximate  $4,598,027,228,  a  gain  over 
the  fiscal  year  1916  of  $778,804,566.  Despite  the 
rise  in  the  prices  of  commodities  figuring  as  ex- 
ports and  imports,  actual  bulk  transactions  here 
were  greater  in  volume  this  year  than  in  the 
comparative  period  one  year  ago.  The  show- 
ing made  by  New  York  for  this  fiscal  year 
compares  with  a  total  foreign  commerce  of  the 
entire  United  States  in  the  corresponding 
period  of  1916,  officially  placed  at  $6,525,000,000. 


INCREASE  CAPITAL  STOCK 


Increase  Your  Record  Sales  by  the  Introduction  of 

The  Enbeco  Universal  Needle 

They  are  a  boon  to  users  of  phonographs,  because  they  not  alone  play  fifty  or  more 
records  without  changing,  but  will  play  all  makes  of  lateral  and  vertical  cut  records,  loud, 
clear  and  distinctly,  by  simply  changing  position  of  sound-box.  A  marvel  in  tone.  Re- 
tailed at  ten  cents.  Wholesale,  $9.00  the  gross,  sent  prepaid  (minimum  order  quarter 
gross).  Write  for  special  introductory  offer  to  enlist  the  large  army  of  trade  at  your 
command.    N.  BARUCH  &  CO.,  Tribune  Building,  New  York 


The  stockholders  of  the  Hoffay  Talking  Ma- 
chine Co.  have  approved  of  the  proposal  to  in- 
crease the  capital  stock  of  the  concern  from 
$1,000,000  to  $2,000,000.  Nehemiah  Friedman 
has  been  elected  secretary  and  treasurer  of  the 
concern. 


TO  MANUFACTURE  PHONOGRAPHS 

The  Strauss  Rheinstrom  Corp.,  with  headquar- 
ters in  the  Conway  Building,  Chicago,  has 
leased  a  factory  at  Holland,  Mich.,  and  will 
manufacture  phonographs  for  various  trade  in1- 
terests. 
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You  Ought  to  Know 

In  case  you  are  contemplating 
expanding  the  sphere  of  your 
business  to  include  departments 
devoted  to  Pianos,  Player-Pianos, 
Musical  Merchandise  or  Sheet 
Music,  that  you'll  find  news  and 
comments  about  them  all  in 


mm 


ESTABLISHED  1876 


The  oldest  and  leading  music  trade  weekly,  which 
covers  every  branch  of  the  industry. 

It  Contains 

instructive  and  educational  articles.    Hints  on  salesmanship 
and  advertising.  Editorials  that  are  timely  and  authoritative. 
Facts  about  the  new  things  in  the  trade.    Trade  happenings 
in  all  parts  of  the  United  States. 


"Review  the  Music  Trade  With  Us" 

Send  your  $2  now  tor  a  full  year's  subscription  to 


THE  MUSIC  TRADE  REVIEW 

373  FOURTH  AVENUE  NEW  YORK 
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WALLACE  BROWN'S  ARTISTICALLY  ARRANGED  BRUNSWICK  SHOP  IN  DETROIT,  MICH. 


One  of  Wallace  Brown's  Demonstration  Rooms 


Reception  Roor 


Wallace  Brown's  Store 


Detroit,  Mich.,  July  5— One  of  the  contribut- 
ing reasons  why  the  Brunswick  machine  has  so 
rapidly  become  a  factor  in  the  talking  machine 
field  is  because  of  the  enthusiasm  of  Brunswick 
dealers  and  their  willingness  to  make  their 
stores  fitting  environments  for  the  machines 
they  represent.  One  striking  instance  of  this 
is  found  in  the  Brunswick  Shop  of  Detroit, 
Mich.,  which  is  conducted  and  managed  per- 
sonally by  Wallace  Brown.  Mr.  Brown  is  a 
talking  machine  man  of  much  experience  and 
has  a  most  comprehensive  idea  of  the  service 
that  the  dealer  must  provide  his  patrons.  In- 
cluded in  Mr.  Brown's  formula  come  handsome 
reception  rooms  and  these  photographs  are 
ample  testimonials  of  the  way  he  has  worked 
the  problem  out.  Mr.  Brown  is  an  advertising 
man  of  very  considerable  ability.  His  appeal- 
ing publicity  brings  patrons  to  his  store,  and 
his  store,  coupled  with  the  Brunswick  machine, 
makes  them  buy. 


CALIFORNIA  DEALER  ENTHUSIASTIC 

C.  H.  Short  Travels  Longest  Distance  of  Any 
Dealer  in  Attendance  at  Edison  Convention — 
Reports  Good  Business  on  the  Coast 


Cecil  H.  Short,  of  Pomona,  Cal.,  a  member 
of  the  C.  H.  Short  Music  Co.,  traveled  3,000 
miles  to  attend  the  Edison  convention,  and  was 
the  first  dealer  to  arrive  at  the  school  of  in- 
struction when  it  opened  Monday  morning.  He 
expressed  himself  as  feeling  more  than  repaid 
for  his  long  journey,  by  the  many  things  he 
had  learned  at  the  Edison  laboratories,  and  at 
the  convention.  He  commented  on  the  fact 
that  the  Edison  plant  is  now  much  larger  than 
it  was  when  he  first  visited  it,  in  1912.  He 
stated  that  the  orange  crop  in  California  will 
be  excellent,  and  is  most  optimistic  over  pros- 
pects for  developing  business  during  the  com- 
ing months.  The  Short  Music  Co.  has  a  recital 
hall,  with  a  seating  capacity  of  150,  and  fre- 
quent demonstration  recitals  of  the  new  Edison 
Diamond  Disc  phonograph  are  given  there. 
The  store  is  located  in  the  heart  of  the  business 
section  of  Pomona,  which  is  a  thriving  com- 
munity with  a  population  of  12,000. 


DOMESTIC  MACHINE  POPULAR 


Frederick  J.  Bauer,  65  Fourth  avenue,  New 
York,  who  was  recently  appointed  distributor 
of  the  Domestic  Talking  Machine,  reports  that 
this  machine  is  proving  quite  popular  in  his 
territory.  Although  rather  late  for  the  summer 
and  bungalow  business,  a  goodly  amount  of  this 
business  has  been  secured  and  the  prospects 
for  the  fall  and  holiday  season  are  very  bright. 


It  takes  a  great  deal  of  boldness,  mixed  with 
a  vast  deal  of  caution  to  acquire  a  great  for- 
tune, and  then  it  takes  ten  times  as  much  wit 
to  keep  it  as  it  took  to  make  it. 


Let  Us  Prove  to  You  Why 

The  Paddack  Diaphragm 


Is  "Better  Than  Mica 


99 


The  Paddack  Diaphragm  produces  a  sweeter  tone  than  a  mica 
diaphragm,  is  guaranteed  for  the  life  of  the  sound  box  and  requires 
no  testing.    There  are  no  seconds  in  Paddack  Diaphragms,  for 

production  in  our  plant  is  uniform.  Our  factory  facilities  provide 
for  maximum  service  to  our  trade. 

Let  us  send  you  samples  and  prices 

PADDACK  DIAPHRAGM,  Inc.,  451  Hudson  Ave.,  Brooklyn,  N.Y. 


Patented  July  7,  1914 
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First  Publication  of  the  PARTS  of  the  MARKELS  Jewel-Bearing  BUTTERFLY  MOTOR 

The  Sensation  of  Jthe  Phonograph  World 
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The  Perfection  of  Mechanical  Genius  As 
Applied  to  the  Phonograph  Motor 

Standard  Interchangeable  Parts — Accessible,  Durable, 
Compact — Easily  and  quickly  assembled — Guaranteed  to 
the  Last-Minute  Detail. 

-  For   Complete   Line,   See  Bulletin, 
which  will  gladly  be  sent  on  request 


The  Jewel- 
Bearing 
Butterfly  Motor 


2k 


For  larger  photograph  of  the  new 
Wonder  motor  of  the  House  of  Markels, 
see  "Talking  Machine  World"  for 
June,  or  send  for  our  bulletin. 


Accessories  of  the  "Jewel- 
BearingButterfly  Motor,"  Speed 
Regulator,  Brake,  Escutcheon 
and  Handle:  Made  with  the 
same  infinite  pains  and  mechan- 
ical craftsmanship  as  the  famous 
motor  itself :  All  factors  in  ah 
epoch-making  achievement. 


Ready  for  delivery  now — Orders  filled  in  order  of  receipt 


LEONARD  MARKELS, 


165  William  Street 
NEW  YORK 
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EDISON'S  TELEGRAM  TO  DEALERS 

Thos.  A.  Edison  Sends  Message  of  Welcome  to 
Those  Who  Attend  Convention  in  New  York 
and  Meets  Them  on  Visit  to  Laboratory 


An  outstanding  feature  of  the  convention  of 
the  Edison  phonograph  dealers  at  the  Waldorf- 
Astoria  was  the  receipt  during  the  opening  ses- 
sion on  Thursday  morning  of  the  following 
telegram  sent  by  Mr.  Edison  to  Wm.  Maxwell, 
vice-president  of  Thos.  A.  Edison,  Inc.: 
"Wm.  Maxwell,  Edison  Co.,  W.  O. 
"Welcome  the  dealers  for  me — tell  them  I 
'don't  have  to  worry  about  the  record  any  more, 
'we  understand  the  record  now  and  everything 
[is  O.  K.  Tell  the  boys  I  will  come  over  to 
the  convention  if  they  say  so,  but  also  tell  them 
; that  I  believe  they  would  rather  have  me  keep 
busy  on  the  work  I  am  doing  now.  I  hope 
to  be  at  the  laboratory  Saturday  morning  and 
spend  a  few  minutes  with  those  who  come  out 
at  that  time. 

"Edison." 

Naturally  many  dealers  hoped  and  expected 
to  see  Mr.  Edison  at  the  convention  proper, 
.but  his'  telegram,  served  to  fill  the  gap  to  a 
partial  degree,  and  the  convention  delegates 
looked  forward  to  the  opportunity  of  seeing 
Mr.  Edison  in  person  at  the  laboratory  on  Sat- 
urday. 


"SILENT  MUSI(T_FOR  HOSPITALS 

By  Means  of  New  Contrivance  Patients  May  or 
May  Not  Listen  to  Music  as  They  See  Fit 


A  Chicago  concern  has  come  forward  with  a 
"silent  music"  contrivance  that  is  designed  to 
furnish  recreation  to  inmates  of  hospitals,  says 
the  Popular  Science  Monthly.  With  this  sys- 
tem installed  in  a  hospital  a  continuous  and 
noiseless  program  of  music  can  be  furnished. 
Each  patient  may  decide  for  himself  or  herself 
whether  or  not  to  listen,  and  if  the  decision  is 
against  such  recreation  the  patient  is  not  dis- 
turbed in  any  manner. 

Briefly  stated,  the  mechanism  consists  of  a 
phonograph  attached  to  a  telephone  transmitter, 
which  in  turn  is  hooked  up  to  an  electrical  wir- 
ing system  that  reaches  each  private  room  and 
each  bed  in  the  wards.  At  each  wall  outlet 
a  watch-case  telephone  receiver  is  wired  in. 
The  patient  desiring  to  hear  the  musical  pro- 
gram lifts  this  receiver  to  his  ear. 


Only  $50.00  a  Unit 

CAPACITY  2150  RE 

(2-Units  Illustrated) 


MODEL  No.  2150— A  Lock- 
ing Sectional  Roller  Panel 
Door  Cabinet,  equipped  with 
Ogden  Patented  Filing  De- 
vice. Made  of  Quartered 
Oak  and  Birch,  finished  to 
match  all  interiors. 


350-10  inch 
Records 


Ogden's  Patented  Cabinets 


Protect  against  Dust.  Warping  and 
Theft.  Save  Time,  Space,  Money. 
;   ;  Prices  Subject  to  Change  :  : 


350-12ittd? 

Records 
Patertedfldjuster  for 
ilsii?^  10  inch  Records 

Soft,  Flat  Sprigs 
Hold  Records  £lpri£jht 
find  Prevent  Warpirfj. 


MODEL  No.  2150— Capacity 
2150  thin  records,  10"  or  12", 
1075  thick  records.  Largest 
capacity,  smallest  space.  In- 
stantly you  find  any  record. 
Special  models  adapted  to 
all  makes  of  records. 

UNCONDITIONALLY 
GUARANTEED 


OGDEN  SECTIONAL  CABINET  CO.,  Inc.,  Lynchburg,  Va. 


NEW  YORK'S  GREAT  FOREIGN  TRADE 


Figures  for  Fiscal  Year  Just  Closed  Show  a 
Foreign  Trade  from  the  Port  of  New  York 
of  Over  $4,598,027,288 — An  Enormous  Gain 


Enormous  gains  in  the  foreign  commerce  of 
the  customs  district  and  Port  of  New  York  un- 
der war  conditions  of  trade  were  shown  in  the 


Retail  Price,  $2.50 

Kiddicfone,  No.  795 

Is  especially  well  designed  and 
constructed  of  heavy  gauge  metal 
and  will  withstand  hard  usage. 
It  has  a  noiseless  motor  and 
governor — efficient  speed  regu- 
lator and  pleasing  tone  qualities. 
Guaranteed  against  imperfections 
in  material  or  workmanship. 


For  the 

Summer  Camp 

or 

Bungalow 

Get  the  Kiddiephone  on  display 
before  your  customers  leave  for 
the  Summer.  A  chance  to  add 
to  your  profits.  Priced  for  the 
masses. 

Write  for  prices  and  particulars 


THE  WILKINS  TOY  CO. 

KEENE,  NEW  HAMPSHIRE 


figures  made  public  recently  at  the  Custom 
House,'  covering  the  Government's  fiscal  year 
1917,  ending  at  noon.  The  amount  will  ex>- 
ceed  four  and  one-half  billion  dollars,  and  the 
official  compilation  of  inward  and  outward  com- 
merce here  for  the  fiscal  period  will  stamp  New 
York  as  the  greatest  international  mart  known 
in  history.  A  feature  of  the  year's  transactions 
at  this  port  especially  gratifying  to  the  cus- 
toms men  was  the  big  increase  in  the  number 
of  ships  of  American  registry  participating  in 
the  overseas  trade. 

While  the  statement  issued  at  the  Custom 
House  was  based  on  estimated  transactions  in 
the  month  of  June,  subject  to  later  revisions, 
the  total  foreign  commerce  of  the  district  for 
the  year,  counting  domestic  and  foreign  ex- 
ports of  merchandise,  imports,  and  the  inward 
and  outward  flow  of  gold  and  silver,  would 
closely  approximate  $4,598,027,228,  a  gain  over 
the  fiscal  year  1916  of  $778,804,566.  Despite  the 
rise  in  the  prices  of  commodities  figuring  as  ex- 
ports and  imports,  actual  bulk  transactions  here 
were  greater  in  volume  this  year  than  in  the 
comparative  period  one  year  ago.  The  show- 
ing made  by  New  York  for  this  fiscal  year 
compares  with  a  total  foreign  commerce  of  the 
entire  United  States  in  the  corresponding 
period  of  1916,  officially  placed  at  $6,525,000,000. 


INCREASE  CAPITAL  STOCK 


Increase  Your  Record  Sales  by  the  Introduction  of 

The  Enbeco  Universal  Needle 

They  are  a  boon  to  users  of  phonographs,  because  they  not  alone  play  fifty  or  more 
records  without  changing,  but  will  play  all  makes  of  lateral  and  vertical  cut  records,  loud, 
clear  and  distinctly,  by  simply  changing  position  of  sound-box.  A  marvel  in  tone.  Re- 
tailed at  ten  cents.  Wholesale,  $9.00  the  gross,,  sent  prepaid  (minimum  order  quarter 
gross).  Write  for  special  introductory  offer  to  enlist  the  large  army  of  trade  at  your 
command.    N.  *BARUCH  &  CO.,  Tribune  Building,  New  York 


The  stockholders  of  the  Hoffay  Talking  Ma- 
chine Co.  have  approved  of  the  proposal  to  in- 
crease the  capital  stock  of  the  concern  from 
$1,000,000  to  $2,000,000.  Nehemiah  Friedman 
has  been  elected  secretary  and  treasurer  of  the 
concern. 


TO  MANUFACTURE  PHONOGRAPHS 

The  Strauss  Rheinstrom  Corp.,  with  headquar*- 
ters  in  the  Conway  Building,  Chicago,  has 
leased  a  factory  at  Holland,  Mich.,  and  will 
manufacture"  plTonographs  for  various  trade  in- 
terests. 
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You  Ought  to  Know 


In  case  you  are  contemplating 
expanding  the  sphere  of  your 
business  to  include  departments 
devoted  to  Pianos,  Player-Pianos, 
Musical  Merchandise  or  Sheet 
Music,  that  you'll  find  news  and 
comments  about  them  all  in 


THE 

fHWICHJADE 


REM 


ESTABLISHED  1876 


The  oldest  and  leading  music  trade  weekly,  which 
covers  every  branch  of  the  industry. 


It  Contains 

instructive  and  educational  articles.    Hints  on  salesmanship 
and  advertising.  Editorials  that  are  timely  and  authoritative. 
Facts  about  the  new  things  in  the  trade.    Trade  happenings 
in  all  parts  of  the  United  States. 


"Review  the  Music  Trade  With  Us" 


Send  your  $2  now  for  a  full  year's  subscription  to 


THE  MUSIC  TRADE  REVIEW 

373  FOURTH  AVENUE  NEW  YORK 


THE    TALKING    MACHINE  WORLD 


75 


The  Trade  In  New  York  City  And  Vicinity 


Judging  from  the  comments  and  reports  of 
the  members  of  the  local  talking  machine  trade, 
there  is  every  reason  to  believe  that  this  com- 
ing fall  will  be  the  banner  season  of  the  indus- 
try. In  addition  to  closing  a  satisfactory  June 
business,  the  majority  of  the  dealers  took  time 
by  the  forelock  during  the  first  half  of  July 
and  placed  substantial  advance  orders  for  ma- 
chines and  records.  The  wisdom  of  this  move 
is  unquestioned,  for  there  will  undoubtedly  be 
a  shortage  of  product  this  fall  that  will  easily 
equal,  if  not  exceed,  the  shortage  of  previous 
fall  and  winter  seasons. 

Record  Business  Ahead  of  Last  Year 

One  of  the  noteworthy  features  of  this  sum- 
mer's talking  machine  business  has  been  the 
continued  demand  for  records;  a  demand  which 
is  far  ahead  of  any  previous  year.  This  in- 
creased record  trade  may  be  attributed  in  part 
to  the  quality  of  the  summer  lists  issued  by  the 
different  companies  and  to  the  fact  that  the 
dealers  now  realize  the  tremendous  importance 
of  their  record  departments.  Many  of  the 
dealers  have  inaugurated  novel  ideas  to  stimu- 
late their  record  trade,  and  the  manufacturers 
and  jobbers  have  co-operated  with  their  repre- 
sentatives along  practical  lines.  The  results  of 
this  co-operation  are  evidenced  in  the  splendid 
record'  sales  totals  reported  by  the  successful 
dealers  in  the  metropolitan  district. 

Small  Machines  in  Demand 

Every  summer  there  is  a  demand  for  the 
smaller  types  of  machines  for  camping  and  vaca- 
tion purposes.  Owing  to  the  war  this  year, 
and  the  embarkation  of  American  troops  for 
service  abroad,  together  with  the  formation  of 
training  camps,  the  call  for  small  talking  ma- 
chines has  been  materially  augmented.  Recog- 
nizing the  timeliness  of  publicity  featuring  this 
type  of  machine,  quite  a  number  of  the  local 
dealers  have  been  using  space  to  stimulate  this 
class  of  business.  They  have  also  prepared  cir- 
culars and  other  advertising  matter,  and  their 
activities  in  this  direction  have  been  productive 
of  very  satisfactory  results. 

Talking  Machine  Industry  Prosperous 

Although  general  business  conditions  in  New 
York  City  have  not  been  a  source  of  gratifica- 
tion to  many  industries,  the  talking  machine 
trade  seems  to  have  suffered  in  a  lesser  degree 
than  practically  any  other  industry.  It  is  true 
that  there  has  not  been  a  boom  or  spurt  to 
talking  machine  activities,  but  there  has  been 
a  steady  consistent  demand  for  machines  and 
records  which  has  produced  sales  totals  that 
are  ahead  of  last  year,  and  apparently  there  is 
no  doubt  but  that  the  last  half  of  1917  will 
show  a  substantial  gain  over  last  year. 

An  Optimistic  Viewpoint 

The  Blackman  Talking  Machine  Co.,  Victor 
distributor,  started  its  new  fiscal  year  on  May 
1,  and  in  a  chat  with  The  World,  J.  Newcomb 
Blackman,  president  of  the  company,  commented 
as  follows  regarding  business  conditions  the  past 
few  months:  "We  are  pleased  to  be  able  to  say 
that  our  sales  for  May  and  June  have  shown  an 
increase  over  the  same  months  last  year.  This 
is  gratifying  because  of  the  reports  from  many 
sources  which  would  indicate  a  different  con- 
dition in  various  industries.  However,  this  also 
prompts  me  to  believe  that  any  feeling  of  de- 
pression has  been  fostered  somewhat  by  pessi- 
mistic thoughts  or  even  an  indifferent  attitude 
towards  the  proper  stimulation  of  business, 
which  is  always  in  order  at  this  time  of  the 
year.  If  our  business  is  allowed  to  take  its 
natural  course  I  believe  that  the  'live'  dealer 
and  distributor  will  have  every  reason  to  con- 
gratulate themselves  and  the  business  upon  the 
manner  in  which  we  will  be  able  to  surmount 
war  conditions." 

Dealers  Placing  Advance  Orders 

"Our  business  has  kept  up  very  satisfactor- 
ily," said  Lambert  Friedl,  manager  of  the  New 
York    wholesale    division    of    the  Columbia 


Graphophone  Co.  "We  have  received  substan- 
tial advance  orders  from  our  dealers  in  this 
territory,  and  judging  from  their  optimism  they 
have  every  confidence  in  the  future.  As  a  mat- 
ter of  fact,  one  of  our  chief  concerns  at  the 
present  time  is  our  ability  to  take  care  of  our 
fall  trade  adequately,  and  we  are  leaving  noth- 
ing undone  to  render  maximum  service  and 
co-operation  to  Columbia  representatives  in  this 
territory.  The  demand  for  the  higher  priced 
machines  continues  to  show  a  large  increase 
over  last  year,  and  our  record  trade  is  excellent 
for  this  time  of  the  year." 

Window  Displays  Produce  Sales 
The  Edison  Shop,  473  Fifth  avenue,  has  been 
presenting  a  series  of  attractive  window  displays 
which  have  won  considerable  admiration  from 
passersby  on  Fifth  avenue.  These  displays 
have  been  both  artistic  and  timely,  and  have 


produced  sales  of  Edison  Diamond  Disc  phono- 
graphs and  records.  During  the  past  few  weeks 
the  sales  at  this  store  have  included  quite  a 
number  of  the  moderate  priced  models  of  Edi- 
son Diamond  Disc  phonographs  for  use  in  the 
summer  homes  of  the  purchasers.  Raymond 
Duncan,  in  charge  of  the  retail  warerooms,  is 
at  present  away  on  an  automobile  trip  through 
New  York  State. 

Co-operating  With  Its  Dealers 
The  Pathephone  Distributors  Co.,  Inc.,  95 
Southern  boulevard,  New  York,  is  making  plans 
to  co-operate  with  the  Pathe  dealers  in  this 
section.  This  concern  has  been  very  success- 
ful as  a  distributor  of  Pathe  products  in  this 
territory,  and  has  made  it  a  point  to  carry  a 
complete  stock  of  Pathephones  and  Pathe  rec- 
ords at  all  times.  The  company  has  established 
(Continued  on  page  78) 
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$7,000,000,000 

To  Spend 


HY  SHOULDN'T  WE 
HAVE  GOOD  TIMES? 


Our  Government  and  our  Allies  will 
spend  it  here  with  the  farmer,  the 
manufacturer  of  food  products,  rail- 
road equipment,  steel  products  and 
apparel  of  all  kinds. 

This  means  more  Victor  business 
than  ever  and  the  dealers  who  place 
their  orders  now  and  stock  up  during 
the  summer  will  profit  by  their  fore- 
sight. 

Those  who  fail  to  do  so  will  experi- 
ence the  usual  shortage. 


C.  BRUNO  &  SON,  Inc. 

(Established  1834) 

Victor  Distributors  to  the  Dealer  Only 
351-353  Fourth  Avenue  NEW  YORK 

We  Do  Not  Retail 
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The  Boys  in 


The  Star  Spangled  Banner 
is  waving  proudly  beside 
the  tricolor  of  France  and 
the  meteor  flag  of  England 

Martial  Music  and  patriotic 
songs  are  the  order  or  the  day 

Check  up  your  stock  of  these 
records -send  us  the  order  and 

see  how  promptly  the  ship, 
ments  reach  you  from  the 

two  biggest  wholesalers- 


NewTfork  Talking  Machine  Co. 

119West40tnSt. 
NEW  YORK 
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ire  in  theTrenche  j 


Chicago  Talking  Machine  Co. 

12  North  Michigan  Ave. 

CHIC  A.G  O 
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TRADE  IN  NEW  YORK  CITY 

(Continued  from  page  75) 


quite  a  number  of  Pathe  dealers  in  New  York 
and  vicinity,  all  of  whom  are  well,  pleased  with 
the  sales  possibilities  of  the  line,  and  the  serv- 
ice which  they  are  receiving  from  the  Pathe 
Freres  Phonograph  Co.  and  the  distributors. 
A  Visitor  from  Chicago 
A.  M.  Gordon,  owner  of  the  Douglas  Talking 
Machine  Shop,  Chicago,  exclusive  Victor  dealer, 
was  a  visitor  this  week  to  the  headquarters  of 
the  New  York  Talking  Machine  Co.,  Victor  dis- 
tributor. Mr.  Gordon  visited  New  York  in  the 
course  of  a  trip  which  he  is  taking  to  Eastern 
summer  resorts,  accompanied  by  Mrs.  Gordon, 
to  celebrate  their  twenty-fifth  wedding  anni- 
versary. Mr.  Gordon  is  one  of  the  "veterans" 
of  the  Victor  trade  in  the  "Windy  City,"  and 
has  built  up  a  large  following  in  his  section  of 
the  city. 

Will  Handle  the  Columbia  Line 

Herbert  &  Huesgen,  18  East  Forty-second 
street,  one   of  the   city's   leading   optical  and 


photographic  establishments,  is  now  handling 
Columbia  Grafonolas  and  records.  A  separate 
department  is  devoted  to  these  products,  and 
Donald  Stuart,  who  has  had  several  years'  ex- 
perience in  merchandising  the  Columbia  line, 
has  been  appointed  manager.  This  concern 
caters  to  a  high-class  clientele,  and  its  prestige 
in  the  retail  world  assures  its  success  with  the 
Columbia  proposition. 

Developing  Profitable  Pathe  Trade 
Jacob  Doll  &  Sons,  146  Newark  avenue,  Jer- 
sey City,  have  been  closing  a  very  pleasing 
Pathe  business.  S.  D.  Metz,  manager  of  the 
store,  is  an  enthusiastic  admirer  of  the  Pathe 
line,  a-nd  within  the  past  month  or  two  has 
supervised  the  construction  of  distinctive  win- 
dow displays^  featuring  Pathephones  and  Pathe 
discs.  These  windows  have  proven  valuable 
assets-,  and  assisted  materially  in  developing 
business. 

A  New  Victor  Dealer 

The  Manor  Talking  Machine  Co.,  1774  Eighty- 
sixth  street,  Brooklyn,  N.  Y.,  has  taken  over  the 
stock  of  the  Scalzo  Corp.  which  formerly  main- 


tained Victor  warerooms  at  6720  New  Utrecht 
avenue,  Brooklyn.  The  Manor  T.  M.  Co. 
will  conduct  an  exclusive  Victor  establishment, 
and  according  to  its  present  plans  will  have  one 
of  the  most  attractive  stores  in  its  section  of 
the  city. 

Close  Healthy  Summer  Business 

The  three  local  Sonora  stores,  located  at  668 
Fifth  avenue,  279  Broadway  and  50  Broadway 
have  all  been  experiencing  a  healthy  summer 
trade  comparing  very  favorably  with  last  year. 
Each  store  showed  a  gain  over  June,  1916, 
while  the  Fifth  avenue  warerooms  closed  the 
month  with  total  sales  twice  as  large  as  last 
June. 

Joins  the  Ranks  of  Columbia  Dealers 

Stern  &  Co.,  Perth  Amboy,  N.  J.,  one  of  the 
leading  furniture  houses  in  its  section  of  the 
State,  has  arranged  to  handle  a  complete  line 
of  Columbia  Grafonolas  and  records.  A  spe- 
cial department  will  feature  these  products,  and 
plans  have  been  made  to  institute  an  aggressive 
campaign  featuring  Columbia  line. 

INSTALLATION  FOR  MIELKE  STORE 

A.  L.  Van  Veen  &  Co.  Engaged  to  Equip  the 
Handsome  Store  to  Be  Opened  by  This  Weil- 
Known  Victor  Dealer  at  Eighty-sixth  Street 
and  Second  Avenue,  New  York 

Arthur  L.  Van  Veen  &  Co.,  New  York,  manu- 
facturers of  the  "Van  Veen"  system  of  "bed-set" 
demonstration  booths,  have  been  awarded  the 
contract  for  the  installation  of  a  battery  of  booths 
in  the  new  store  to  be  opened  by  Henry  Mielke, 
Victor  dealer  at  Eighty-sixth  street  and  Second 
avenue,  New  York.  Mr.  Mielke,  who  is  one 
of  the  best-known  Victor  dealers  in  New  York, 
and  a,  vice-president  of  the  Talking  Machine 
Men,  Inc.,  has  for  many  years  been  located  at 
Second  avenue  and  Eighty-seventh  street,  but 
leased  more  spacious  quarters  in  order  to  ac- 
commodate the  phenomenal  growth  of  his  busi- 
ness. He  selected  the  Van  Veen  bid  after  look- 
ing at  several  of  the  company's  recent  instal- 
lations. 

According  to  the  blue-prints  there  will  be  a 
battery  of  six  booths,  and  the  show  windows  will 
be  enclosed  with  decorative  wood  paneling,  to 
correspond  with  the  booths.  All  of  the  booths 
will  be  finished  in  satin  walnut  with  white  holly 
.inlay,  and  it  is  expected  that  it  will  be  one 
of  the  most  artistic  installations  in  the  upper 
part  of  the  city. 

During  the  past  few  months,  Arthur  L.  Van 
Veen  &  Co.  have  secured  contracts  from  some 
of  the  leading  dealers  in  the  metropolitan  dis- 
trict. They  have  also  secured  many  combina- 
tion contracts  calling  for  booths,  record  racks 
and  store  interiors. 

NEW  KIMBALL  DEPARTMENT  OPEN 

The  new  talking  machine  department  of  the 
W.  W.  Kimball  Co.,  Chicago,  which  is  located 
in  the  first  floor  and  basement  of  the  new  Kim- 
ball Building,  has  been  practically  completed 
and  Manager  Cullen  is  now  getting  to  work 
utilizing  the  remarkable  facilities  which  he  has 
at  his  disposal. 

THE  PEPTIMIST  A  FAVORITE 

"Printers'  Ink,"  the  popular  magazine  for  ad- 
vertisers, recently  called  attention  to  the  new 
publication  issued  by  the  Columbia  Grapho- 
phone  Co.  for  its  salesmen.  This  magazine, 
which  is  named  the  "Peptimist,"  is  meeting  with 
great  success  throughout  the  Columbia  sales 
organization. 

Never  argue  with  a  woman.  Telling  her  you 
are  wrong  to  begin  with  saves  time. 

STEEL  NEEDLES 

ANY  QUANTITY 

10"  (New)   double-face   Records.     Play  on  any 
phonograph.  • 

Full  line  of  machines. 

ONEIDA  IMPORTING  CO. 

47  EAST  9th  STRKET  NEW  YORK 


Cash  In  On 


Foreign  Records 

RIGHT  here  in  this  territory  are  millions  of  foreign-bom 
Americans  and  of  Americans  with  foreigrt-born  parents. 
All  of  them  are  hungry  for  the  music  of  their  native  land,  for 
the  old  folk  songs,  lullabies  and  dance  melodies. 

Pathe  Records  can  give  them  this  music  better  than  any 
other  records.  Why?  Because  Pathe  has  recording  labora- 
tories throughout  Europe  in  charge  of  experts,  who  know  how 
to.  get  national  spirit  into  their  records. 

These  supreme  foreign  records  will  be  featured  in  a  big 
way  in  national  advertising.  When  this  advertising  comes  out 
there  will  be  a  mighty  demand  for  Pathe  Records  in  French, 
Spanish,  Polish,  Italian,  German,  Hebrew,  Russian,  Hun- 
garian, right  in  pour  store. 

COME   TO    US    FOR  SERVICE 

We  are  the  largest  Pathe  distributors  in  the  East.  Our 
shelves  are  filled  with  the  newest  Pathe  Records.  We  can 
tell  you  just  what  selections  will  go  best  in  your  neighborhood 
and  we  know  the  value  of  time  in  a  phonograph  dealer's  busi- 
ness, so  you  can  bank  on  our  speed  in  filling  orders. 

If  you  are  not  yet  a  Pathe  dealer,  don't  let  this  profit-build- 
ing opportunity  go  by.  Get  your  share  of  the  vast  business  in 
foreign  records. 

Get  in  touch  with  us  to-day,  if  you  want  results  at  once. 
Write,  or  better  still,  phone  MELROSE  9-2-3-4. 

THE    PATHE  GUARANTEE 

We  guarantee  every  Pathe  Record  to  play  at  least  one 
thousand  times  with  the  Pathe  Sapphire  Ball,  without  impair- 
ment to  the  unexcelled  beauty  of  tone. 

PATHE  FRERES  PHONOGRAPH  COMPANY 

PATHEPHONE  DISTRIBUTORS  CO. 

95  Southern  Boulevard,  Bronx,  New  York  City 
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The  Personal  Record  Department  ot  the 
Columbia  Graphophone  Company  has 
opened  up  a  field  of  profit  for  a  great  many 
live  Columbia  dealers.  Full  particulars  may 
be  obtained  on  request. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Woolvvorth  Building,  New  York 


WHY  DEALERS  SHOULD  PLACE  THEIR  ORDERS  AT  ONCE 


Unparalleled  Condition  to  Be  Faced  by  Manufac 
Fall  in  the  Matter  of  Transportation 


The  present  indications  are  that  the  difficul- 
ties that  the  talking  machine  dealers  have  ex- 
perienced in  the  past  in  getting  machines,  and  in 
some  cases  records/  for  the  fall  and  holiday 
trade,  will  be  as  nothing  compared  to  the  prob- 
lems they  will  have  to  overcome  during  the 
coming  fall  if  they  desire  to  keep  their  stocks 
in  presentable  shape  or  possibly  keep  any  stock 
at  all. 

The  advice  to  the  dealer  to  place  his  orders 
for  fall  immediately  and  to  place  those  orders 
up  to  the  limit  of  his  financial  ability  is  not 
the  advice  of  the  alarmist,  or  of  the  manufac- 
turer or  jobber  who  seeks  to  overstock  the 
retailer.  It  is  advice  that  is  designed  to  protect 
the  dealer,  to  give  him  something  to  sell  at  a 
time  when  business  is  ripe. 

The  prospects  just  now  are  that  there  are 
three  elements  that  will  without  doubt  inter- 
fere not  only  with  talking  machine  production, 
but  with  talking  machine  transportation  in  the 
fall.  These  three  factors  are  scarcity  of  mate- 
rials, particularly  metals,  scarcity  of  labor,  due 
to  the  workings  of  the  Selective  Draft  Law  and 
to  the  migration  of  workmen  to  industries  in 
which  war  wages  are  being  paid  and  embargoes 
upon  rail  transportation  of  all  but  necessary 
freight  which  is  taken  to  mean  clothing,  food, 
heating  materials  and  supplies  for  the  war. 

The  Council  of  National  Defense  is  issuing 
a  bulletin  urging  that  manufacturers  economize 
on  steel  wherever  possible  and  predict  that  the 
use  of  the  increasing  amount  of  steel  for  Gov- 
ernmental purposes  makes  it  practically  impos- 
sible to  secure  that  material  for  work  not  listed 
as  absolutely  necessary. 

We  all  recognize  that  music  is  a  war  neces- 
sity and  the  talking  machine  makes  or  repro- 
duces music,  but  if  it  comes  to  a  question  of 
whether  a  particular  supply  of  steel  be  used  for 


turers  and  the  Trade  as  a  Whole  the  Coming 
and  Scarcity  of  Materials  and  Labor 

making  talking  machine  motors  or  shells  for 
the  army,  we  don't  need  second  sight  to  guess 
to  what  use  that  particular  steel  will  be  put. 
So  it  will  be  with  supplies  of  brass,  etc. 

The  Federal  authorities  are  quoted  as  having 
predicted  that  it  will  be  necessary  to  place  an 
embargo  upon  all  railway  freight  shipments  out- 
side of  the  necessities  of  life  and  supplies  for 
the  maintenance  of  the  army  and  navy,  some- 
time in  the  fall.  If  an  embargo  is  put  into  effect 
luxuries  will  not  be  transported  on  the  rail- 
ways until  shipments  of  necessities'  have  been 
taken  care  of.  This  is  something  else  for  the 
talking  machine  men  to  think  about.  As  a  mat- 
ter of  fact,  the  various  railroads  have  already 
begun  to  curtail  their  number  of  passenger 
trains  in  order  to  leave  the  tracks  clear  for 
freight.  The  Pennsylvania  system  alone  cut  off 
102  trains  at  one  time,  and  other  roads  in  the 
East  and  West  have  taken  similar  action,  but-  it 
is  predicted  that  even  such  methods  will  not 
serve  to  ease  the  freight  situation  to  any  con- 
siderable extent.  The  Pennsylvania,  for  instance, 
has  reorganized  its  freight  handling  system  to 
apply  to  Western  carload  consignments.  The 
railroad  will  have  special  stations  for  receiving 
freight  for  certain  territories  and  will  despatch 
certain  cars  for  particular  territories  only  on 
certain  days. 

"The  new  arrangement,"  a  statement  by  the 
railroad  says,  "will  constitute  probably  the  most 
far-reaching  improvement  ever  attempted  on  a 
large  scale  in  freight  transportation.  The  pres- 
ent system  of  receiving  less  than  carload  freight 
indiscriminately  at  all  stations,  at  any  time  of 
day,  for  all  destinations,  which  has  been  fol- 
lowed since  the  early  days  of  the  railroad,  will 
be'  abolished.  In  its  place  there  will  be  sub- 
stituted a  carefully  devised  plan  whereby  the 
acceptance  and  loading  of  freight  in  less  than 


carload  lots  will  be  conducted  according  to  a 
regularly  established  system,  and  such  freight 
will  be  automatically  concentrated  into  full 
loads  at  the  point  of  shipment." 

Important  features  of  the  new  plan  for  han- 
dling less  than  carload  lots  are: 

1.  The  inauguration  of  shipping  days — sub- 
stantially "sailing  dates" — on  which  cars  will 
depart  from  various  points  of  origin  to  specified 
destinations;  freight  will  be  accepted  on  the 
proper  shipping  days  only,  and  the  cars  will 
"sail"  as  specified. 

2.  The  designation  of  particular  stations  at 
which  freight  will  be  exclusively  received  for 
specified  destinations;  freight  for  such  points 
will  be  accepted  at  the  stations  named  only. 

The  purposes  of  the  new  system  are  declared 
to  be  the  elimination  of  delays  incident  to  the 
handling  of  freight,  the  conservation  of  car 
supply  by  increasing  the  proportion  of  carload 
shipments,  the  reduction  of  the  number  of  car 
and  train  movements  necessary  to  transport  a 
given  amount  of  freight,  and  improving  the 
regularity  of  freight  trains.  From  the  view- 
point of  the  railroad  this  is  all  very  well,  but 
for  the  piano  merchant  who  buys  less  than  car- 
load lots  it  will  without  question  mean  a  delay 
of  a  week  or  more  in  getting  his  goods. 

Freight  shipments  from  jobbers  to  dealers 
are  in  a  great  majority  of  cases  in  less  than 
carload  lots.  If  the  plan  adopted  by  the  Penn- 
sylvania road  becomes  general,  it  will  mean 
serious  delays  in  shipments  even  without  an 
embargo.  All  things  point  to  the  fact  that  the 
talking  machine  dealer  who  wants  to  insure  his 
being  able  to  do  business  this  fall  must  lay  his 
plans  right  now.  The  only  stock  he  will  be  sure 
of  will  be  the  stock  on  his  floors  or  in  his  ware- 
houses. He  will  do  well  to  put  all  his  avail- 
able capital  into  stock  without  delay,  even  bor- 
row some  money  from  his  bank  if  necessary. 
When  things  are  busy  in  November  and  De- 
cember he  cannot  afford  to  wait  from  one  to 
three  months  for  goods. 
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"First  of  All— Reliability" 


WE  LIVE  UP  TO  THIS  MOTTO 


Promptness  Is  Our  Hobby 

OUR  DEALERS  RECEIVE  RAPID  AND  EFFICIENT  RECORD  SERVICE 

THE  WHITNEY  &   CURRIER  CO. 

425    SUPERIOR  STREET 
Victor  Distributors  TOLEDO,  OHIO 
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Do  You  Realize  the  Importance  of 
Furnishing  Your  Dealers  With 

ATTRACTIVE  CABINETS? 

Sales  are  made  and  lost  on  the  appearance  of  the  cabinet,  and  it 
therefore  pays  the  manufacturer  to  use  the  best  that  are  made. 


Two  of  our  standard  designs 

CENTURY  CABINETS 

Are  made  in  a  plant  that  for  many  years  has  specialized 
in  phonograph  cabinet  manufacture  and  they  are  con- 
structed with  scientific  accuracy. 

We  would  call  particular  attention  to  our  plan  of 
furnishing  a  full  line  of  complete  instruments  in 
quantities  on  a  cost  plus  manufacturing  profit  basis. 

Write  today  for  our  quotations 

Century  Cabinet  Co.,  25  West  45th  St.,  New  York 
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OPTIMISM  PREVAILS  IN  THE  WEST 

Says  President  of  Otto  Heineman  Phonograph 
Supply  Co.,  Who  Has  Just  Returned  From  a 
Visit  to  That  Section — His  Views  Are  Timely 


Otto  Heineman 


"The  talking  machine  trade  in  the  West  is 
developing  far  beyond  expectations,"  said  Otto 
Heineman,  president  of 
the  Otto  Heineman 
Phonograph  Supply" 
Co.,  New  York,  who 
recently  returned  from 
a  trip  through  the  Mid- 
dle West.  "The  talking 
machine  manufacturers 
in  this  section  of  the 
country  seemed  to  be 
imbued  with  a  spirit  of 
optimism  and  confi- 
dence that  is  substan- 
tiated by  the  large 
number  of  orders  they 
are  placing  for  motors 
and  other  parts. 
"During  the  past  six  months  we  have  added 
to  our  lis't  of  clients  many  Western  houses  and 
without  exception  these  concerns  are  progress- 
ing very  satisfactorily.  They  are  building  up  a 
profitable  business  which  is  noteworthy  for  its 
stability,  and  they  are  making  plans  whereby 
their  dealers  may  receive  maximum  service  and 
co-operation. 

"Our  factory  at  Elyria,  O.,  is  working  to 
capacity  arid  the  new  departments  which  we 
installed  some  time  ago  are  helping  us  materi- 
ally in  our  efforts  to  keep  pace  with  the  demands 
of  the  manufacturers.  We  expect  to  further 
enlarge  several  important  departments  in  the 
very  near  future,  so  that  our  capacity  may  be 
increased  in  time  for  our  fall  trade." 

Mr.  Heineman,  who  was  accompanied  on  this 
Western  trip  by  Pliny  Catucci,  chief  engineer 
of  A.  F.  Meisselbach  &  Bro.,  also  visited  a  num- 
ber of  the  important  retail  trade  centers,  and 
he  states  that  one  of  the  noteworthy  features  of 


of  this  portion  of  his  trip  was  the  remarkable 
strides  in  popularity  being  made  by  the  Pathe: 
records  throughout  the  West. 

Within  the  past  fortnight  Mr.  Heineman  has 
taken  steps  to  enlarge  considerably  the  Meissel- 
bach plant  at  Newark,  N.  J.,  as  the  demand  for 
these  motors  has  far  outdistanced  the  factory's 
capacity.  This  additional  equipment  will  enable 
the  company  to  adequately  take  care  of  the 
fast  growing  Meisselbach  trade. 


E.  A.  WIDMANN'S  GENEROSITY 

In  Organizing  Concert  to  Aid  French  and 
American  Red  Cross  Appreciated — Pleasing 
Acknowledgment  from  Miss  Maynard 


As  noted  in  The  World  recently,  E.  A.  Wid- 
mann,  president  of  the  Pathe  Freres  Phono- 
graph Co.,  Brooklyn,  N.  Y.,  was  a  guiding  spirit 
in  the  presentation  of  a  concert  at  the  Brooklyn 
Academy  of  Music,  at  which  several  famous 
artists  recording  for  the  Pathe  Freres  Co.  ap- 
peared. The  proceeds  from  this  concern  were 
donated  to  the  American  Red  Cross  and 
L'Union  des  Arts.  Due  in  a  considerable  meas- 
ure to  Mr.  Widmann's  indefatigable  efforts  and 
generosity  this  concert  was  a  signal  success, 
over  $4,000  being  realized. 

The  other  day  Mr.  Widmann  received  an  in- 
teresting letter  from  L'Union  des  Arts,  advis- 
ing him  tha't  the  president  of  this  organization, 
Mme.  Rachel  Boyer,  whose  headquarters  are  in 
Paris,  has  received  a  check  for  $1,000  from 
Lucien  Muratore,  the  famous  tenor,  who  had 
appeared  at  the  concert.  L'Union  des  Arts  had 
been  given  this  check  from  the  proceeds  of  the 
concert,  and  Mr.  Muratore  represented  Mr. 
Widmann  in  the  presentation  of  this  donation. 

In  acknowledging  the  check,  Miss  Martha 
Maynard,  secretary  of  the  New  York  branch  of 
L'Union  des  Arts,  expressed  the  society's  deep 
appreciation  of  the  gift,  and  forwarded  to  Mr. 
Widmann  a  souvenir  bracelet,  which  is  of  more 
than  passing  interest,  as  it  is  the  belt  of  a  shell 
a  "75  m/m"  gun.     This  bracelet,  which  is 


Bracelet  Given  to  E.  A.  Widmann 

shown  herewith,  is  well  entitled  to  a  front  row 
position  in  Mr.  Widmann's  closet  of  curios'. 


ANOTHER  DOMESTIC  DISTRIBUTOR 


Walter  S.  Gray,  Pacific  Coast  sales  agent  for 
the  Domestic  Talking  Machine  Corp.,  has' just 
concluded  arrangements  with  Christophe's,  the 
well-known  musical  instrument  house  of  ■  San 
Francisco,  whereby  they  will  act  as  one  of  the 
Domestic  distributors  on  the  Coast.  They  have 
placed  a  large  order  for  machines. 


NEW  QUARTERS  FOR  CRYSTOLA  CO. 

Cincinnati,  O.,  July  7. — The  Crystola  Talking- 
Machine  Co.,  which  was  recently  incorporated 
in  this  city,  has  leased  manufacturing  quarters 
at  312  Elm  street,  this  city,  and  will  remove  its 
equipment  from  the  factory  of  K-nabe  Bros. 
Co.  at  once. 


Service  is  the  Golden  Rule  melted  down  into 
one  golden  word. 


THE  TONE  ARM  YOU  NEED ! 


The  price  permits  it  on  a  $15  machine. 

The  quality  will  do  more  than  justice 
to  your  $75  machine. 


IMPORTANT 

Last  elbow  can  be  supplied  to 
(it  either  a  Columbia  sound-box 
hub,  a  Victor  size  hub  or  a 
flat  back  sound-box. 


POSITION  FOR  LATERAL  CUT 


OUR  1917  MODEL  No.  2  TONE  ARM 


Note  the  4  distinct  improvements  over  the  1916  model. 
A     Boss  on  outside  wall  of  base,  with  screw  at  the  releasing  hole  to 
prevent  tonearm  from  falling  out  and  from  swinging  all  around.  Base 
materially  reinforced  to  prevent  breaking  in  unavoidable  rough  handling 
in  transportation, 

15  Block  on  elbow  to  act  as  a  rest  for  the  tonearm  when  not  playing 
to  prevent  the  inserted  needle  from  scratching  cabinet. 


C.  Shallow  depression  on  the  inside  wall  of  the  elbow,  permitting  the 
insertion  of  a  spring  to  keep  tube  in  rigid  position,  preventing  the  loosen- 
ing of  same  in  constant  use. 

D.  A  similar  depression  ;is  described  in  C.  for  the  same  purpose,  also 
a  key  and  keyway  provided  to  prevent  any  possible  vibration. 

We  are  carrying  twelve  styles  of  motors,  ranging  from  $1.50  to  $13.00. 
We  manufacture  every  part  in  the  phonograph  line,  for  manufacturers 
and  trade  in  general. 


INDEPENDENT  TALKING  MACHINE  CO.,  Inc. 


54    BLEECKER  STREET, 
NEW    YORK  CITY 
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Our  Rush  Shipments 
Will  Increase 
Your  Sales 

Service  in  Victor  Records  is  the  something 
which  appeals  to  the  trade  more  than  any 
other  one  thing.  It  is  the  thing  which  most 
strikingly  can  make  your  store  stand  out  in 
your  community. 

Assure  your  customers  of  this  ideal  service 
by  ordering  from  our  large,  well  assorted 
Victor  Record  stocks,  which  include  practi- 
cally every  number. 


Fibre  Needles  are  meet- 
ing with  greater  favor 
every  day.  They  are  an 
economy  to  the  user  and 
invariably  give  the  best 
kind  of  service.  Order 
liberally  and  push  them. 

Fibre  Needles  are  posi- 
tively not  injurious  to 
the  record. 


L.  &  H.  Fibre  Needle 
Gutter.  Here  is  an  ar- 
ticle which  should  ac- 
company every  Victrola. 
It  is  positive  and  accurate 
in  its  action,  thus  ena- 
bling one  to  use  the  same 
needle  over  and  over 
again.  Demonstrate  this 
instrument  to  every 
fibre  needle  buyer. 


fl   LYON  &  HEALY 


THE    TALKING    MACHINE  WORLD 


83 


FROM  OUR 

E.  P.  VAN  HARLINGEN,  Manager 

H.  SCOTT  KINGWILL,  Ass't.  Mgr 


CHICAGO 


HEADQUARTERS 

World  Office 
Republic  BIdg.,  209  South  State  St.,  Chicago 
Telephone:  Wabash  5774 


Chicago,  III.,  July  9. — Conditions  in  the  Mid- 
dle West,  as  viewed  from  the  standpoint  of  the 
talking  machine  man,  are  much  the  same  as  in 
other  lines  of  the  general  music  trade  and,  in 
fact,  many  other  industries.  There  is  a  tend- 
ency upon  the  part  of  dealers  to  be  slightly  con- 
servative at  the  present  time,  although  they  are 
a  unit  in  conceding  that  the  fall  will  bring  with 
it  unprecedented  business.  Dealers  from  the 
rural  districts  confess  that  with  the  present 
high  price  of  grains  and  livestock  and  farm 
produce  generally,  the  tiller  of  the  soil  will  be 
in  a  position  to  buy  not  only  the  biggest  and 
most  expensive  machines,  but  also  the  very  best 
class  of  records.  They  are,  therefore,  enlarging 
their  establishments,  planning  advertising  litera- 
ture and  "laying  all  their  wires,"  but  the  under- 
current of  conservatism  that  has  been  prevail- 
ing in  commercial  circles  generally  has  been 
more  or  less  in  evidence  and  these  dealers  have 
postponed  placing  their  orders  for  and  stocking 
up  goods.  That  this  is  a  great  mistake  will 
probably  soon  be  proven,  for  with  the  coming 
of  the  harvest  season  and  the  transportation 
stringency  that  will  undoubtedly  occur  between 
the  moving  of  crops  and  the  activities  of  war 
will  make  it  impossible  for  them  to  get  as 
prompt  deliveries  as  they  would  desire. 

The  same  condition  obtains  to  a  certain  ex- 
tent in  cities,  but  here  the  dealers  are  more 
cognizant  of  the  fact  that  it  is  absolutely  im- 
perative to  place  their  orders  now  and  are  act- 
ing accordingly. 

The  call  seems  to  be  for  machines  of  the  larger 
type  and  one  of  the  big  companies  reports  a  36 
per  cent,  increase  in  business  for  the  past  thirty 
days  as  compared  with  the  same  period  of  last 
year  and  ascribes  the  increase  to  the  tendency 
toward  the  more  expensive  instruments. 

Records  seem  well  distributed  over  all  classes, 
and  operatic,  popular  and  ultra-popular  are  all 
getting  their  respective  shares  of  attention.  Dis- 
tributors of  parts  and  supplies  are  much  in  the 
same  position  as  the  machine  manufacturers. 
They  have  been  given  to  understand  by  the 
manufacturers  that  there  will  be  big  orders 
soon,  but  there  have  been  delays  because  of  the 
dealers'  backwardness.  This  condition,  however, 
is  rapidly  improving. 

William  Shire  Heads  Stewart  Sales 

William  Shire  is  now  sales  and  office  manager 


of  the  Stewart  Phonograph  Corp.,  succeeding 
D.  K.  Hodson,  who  is  now  in  another  line  of 
business  for  himself.  Mr.  Shire  is  a  man  of 
considerable  training  in  the  talking  machine 
and  allied  trades  and  has  already  instituted  a 
number  of  plans  that  should  bring  the  Stewart 
Co.  considerable  business.  Mr.  Shire  is  assisted 
by  F.  A.  Bringolf,  who  in  addition  will  do  con- 
siderable traveling,  especially  in  the  territory 
lying  east  of  the  Mississippi. 

Mr.  Shire  is  very  enthusiastic  over  the  recep- 
tion given  the  company's  entrance  into  the 
motor  field  and  he  is  now  busily  at  work  bring- 
ing out  the  new  Stewart  two  spring  motor, 
which  is  to  be  known  as  type  D.  This  new 
motor  is  remarkably  simple  and  for  one  so  light 
in  weight  is  very  strong.  It  plays  five  ten- 
inch  records  at  one  winding. 

Wade  at  Conventions 

S.  O.  Wade,  of  Wade  &  Wade,  and  the  in- 
ventor of  the  Wade  fibre  needle  cutter,  has  had 
the  habit  for  years  past  of  attending  the  fes- 
tivities incident  to  the  National  Talking  Ma- 
chine Jobbers'  Association  convention.  Both 
he  and  Mrs.  Wade  are  always  welcome  guests, 
and  are  always  very  popular  with  the  conven- 
tioners.  They  left  on  Saturday  for  their  usual 
summer  outing  with  their  many  friends  among 
the  jobbers. 

Tonkin  Bamboo  for  Fibre  Needles 

At  the  factory  of  the  B.  &  H.  Fibre  Mfg.  Co., 
President  F.  D.  Hall  reported  that  they  are  get- 
ting in  an  exceptional  quality  of  bamboo  from 
India,  which  exceeds  in  merit  anything  they 
have  ever  received  hitherto.  The  resort  to  the 
India  fibre  was  made  because  of  the  excessive 
freight  rates  on  the  Japanese  bamboo,  but  they 
have  found  the  condition  in  many  ways  a  for- 
tunate one  as  the  first  shipment  runs  consider- 
ably harder  and  coarser  grain  than  the  Japanese 
bamboo  and  is,  therefore,  better  adapted  for  the 
fibre  needle  proposition.  It  is  known  as  the 
Tonkin  bamboo,  and  fibre  needle  enthusiasts 
will  soon  have  an  opportunity  of  testing  its 
merits. 

Central  West  Buying  Motors 

S.  A.  Ribolla,  Western  manager  of  the  Otto 
Heineman  Phonograph  Supply  Co.,  is  pleased 
with  the  manner  in  which  the  Central  West  is 
buying  talking  machine  motors  and  parts. 
"Manufacturers  are  taking  advantage  of  the  op- 


portunity offered  during  the  past  month  for 
preparation  for  an  excellent  fall  business 
Transportation  facilities  are  probably  in  as  good 
shape  at  the  present  time  as  they  will  be  for 
some  time  to  come,"  remarked  Mr.  Ribolla. 
Otto  Heineman  was  a  visitor  to  the  Chicago 
headquarters  three  days  during  the  early  part 
of  the  month. 

Report  an  Active  Business 
Harry  B.  Bibb,  district  sales  manager  of  the 
Brunswick  interests,  confirms  the  report  that 
so  many  wholesale  men  have  made  when  he 
says  that  twenty-five  travelers  that  are  repre- 
senting the  Brunswick  on  the  road  almost  all 
prophesy  a  big  fall.  "There  is  more  or  less 
tendency  upon  the  part  of  dealers  to  delay 
placing  their  orders,"  said  Mr.  Bibb,  "and  it  is 
in  line  with  the  general  commercial  trend,  but 
at  the  same  time  they  all  expect  a  big  fall  and 
we  advise  these  people  that  they  place  their 
orders  early  so  that  when  the  big  season  comes 
there  will  be  no  delay  and  losses  of  sales  be- 
cause of  inability  to  deliver  the  goods  fast 
enough. 

Order  Now,  Says  Columbia  Manager 

C.  F.  Baer,  local  manager  of  the  Columbia 
Graphophone  Co.,  urges  dealers  to  place  their 
orders  now  in  anticipation  of  a  good  fall  busi- 
ness and  doubtful  transportation  facilities.  The 
fact  that  Chicago  Columbia  merchants  are  acting 
upon  this  advice  is  indicated  in  Mr.  Baer's  state- 
ment that  the  past  month's  business  has  been 
34  per  cent,  in  excess  of  the  same  month  last 
year. 

Ed.  Blimbke,  who  covers  one  of  Chicago's 
most  thickly  populated  districts  for  Columbia, 
states  that  he  is  most  pleased  with  the  manner 
in  which  his  dealers  are  ordering  the  better  class 
of  cabinet  machines.  Mr.  Blimbke  has  found 
retail  business  quite  as  good  as  could  be  ex- 
pected during  the  past  month  and  holds  a  firm 
belief  that  as  soon  as  the  draft  is  over  and 
people  know  who  is  going  and  who  is  not,  busi- 
ness will  mount  enormously.  "I  know  of  a 
number  of  dealers  who  are  holding  orders  for 
machines  which  they-  can  deliver  immediately 
after  the  draft,"  he  said,  "and  I  have  no  doubt 
but  that  there  are  a  large  number  of  people 
waiting  for  the  same  reason.  Many  of  my  deal- 
ers are  selling  machines  now  on  easier  terms 
(Continued  on  page  85) 
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The  Wade 


Fibre 

Needle 

Cutter  No.  1 

Price  $1.50 


FIBRE 
NEEDLE 
CUTTERS 


^  Needle 

Cutter  No.  2 

Price  $2.00 


When  vou  sell  a  WADE  FIBRE  NEEDLE  CUTTER  you  have  given  your  customer  maxi- 
mum value.     The  satisfaction  that  goes  with  every  WADE  CUTTER  comes  back  to  you  in 

The  same  is  true  of  WADE  lubricating  oil,  gear  grease,  spring  lubricant  and  cabinet  polish. 

We  sell  to  jobbers  exclusively 
WADE   &  WADE,    3807  Lake  Park  Ave.,    Chicago,  111. 
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A  STRIKING  OFFER 

Owing  to  our  greatly  increased  capacity  we  are 
now  in  position  to  make 

IMMEDIATE  DELIVERY 

on  our  noiseless 

ELECTROPHONE  MOTOR 

To  those  few  who  are  not  thoroughly  familiar  with  this  incomparable  electric  drive, — we 

say : 

Let  us  send  you  at  our  expense  an  "ELECTROPHONE"  motor.  Use  it  for  thirty  days- 
compare  it  with  other  electric  drives — give  it  the  most  severe  test  possible.  If  you  find  it 
is  not  all  that  we  claim  for  it,  or  if  it  does  not  meet  your  requirements,  return  it  at  our 
expense.    No  obligation  on  your  part. 

Past  performance  tells  the  story.  Our  many  satisfied  customers  justify  us  in  making  this 
offer.    We  KNOW  the  "ELECTROPHONE"  will  solve  your  motor  troubles. 

After  intimate  inspection, 
you  will  appreciate  the 
many  exclusive  features  of 


motor. 


ELECTROPHONE" 


All  gears  eliminated, 
insuring  noiseless  op; 
eration    at    all  times. 

Complete  absence  of 
electrical  noise. 

All  bearings  automati- 
cally lubricated. 


Installation  same 
spring  motor. 


as 


Remember,  "No  Phonograph  Is 
Belter  Than  Its  Motor" 


The  "ELECTRO- 
PHONE" has  fewer 
parts  than  any  other 
spring  or  electric 
motor. 

Prices  based  on 
quantity  and  equip- 
ment furnished. 


Sold  With  a  Guarantee  That  Protects  You  and  Your  Customers 


For  additional  information  address  Motor  Department 

CHICAGO  METAL  PRODUCTS  COMPANY 

501-517  South  Jefferson  Street,  CHICAGO 
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than  they  will  be  able  to  later  on  in  the  fall. 
This  is  an  excellent  sales  argument  and  is  having 
its  effect.  A  dealer  can  afford  to  sell  a  machine 
now  for  $5  down  and  $5  a  month  whereas  in 
the  fall  he  might  deem  it  necessary  to  ask  $10 
down  and  $10  per  month." 

H.  A.  Yerkes,  district  manager  of  the  Colum- 
bia Co.,  has  recently  left  for  an  extended  trip 
to  New  Orleans  and  West  to  Texas.  He  has 
found  business  conditions  in  the  Southwest  quite 
good. 

Wurlitzer  Co.  Remodeling  Wholesale 

F.  E.  Noble,  of  the  Rudolph  Wurlitzer  Go.'s 
wholesale  talking  machine  department,  will  soon 
be  installed  in  his  new  quarters  in  the  Wurlitzer 
wholesale  offices  and  warerooms  at  615  Wabash 
avenue.  The  Victor  wholesale  warerooms  are 
now  in  process  of  remodeling  and  Mr.  Noble 
and  his  entire  force  will  be  located  there  hence- 
forth. Regarding  business  Mr.  Noble  remarked 
that  business  during  the  past  month  has  showed 
an  increase  over  the  same  period  a  year  ago  of 
66  2-3  per  cent. 

Chicago  Victor  Men  Go  to  New  York 

D.  A.  Creed,  vice-president  of  the  Chicago 
Talking  Machine  Co.,  and  H.  L.  Woodworth, 
traveling  representative,  will  both  attend  the 
Victor  jobbers'  convention  at  Atlantic  City.  Mr. 
Woodworth  was  recently  married  to  Miss  Edith 
Baldwin,  of  Osceola,  Iowa,  and  will  make  the 
trip  to  the  convention  a  part  of  his  honeymoon. 
Wm.  Nolan,  who  is  now  with  the  Chicago  and 
New  York  Talking  Machine  Co.,  has  been  spend- 
ing two  weeks  at  the  Chicago  offices  going  over 
his  new  duties  and  familiarizing  himself  with 
his  work.  Mr.  Nolan  leaves  the  9th"  for  the 
East. 

Talking  Machine  Shop  Adds  Booths 

The  Talking  Machine  Shop,  Victor  retailers 
of  this  city,  has  added  nine  more  booths  to 
the  third  Hoor  of  its  building  located  on  Wa- 
bash avenue.  The  store  now  has  twenty-three 
booths  located  on  the  first,  second  and  third 
floors.  The  nine  new  booths  on  the  third  floor 
will  be  used  exclusively  for  the  demonstration 


of  machines.  The  two  lower  floors  will  be 
used  as  record  booths.  The  display  window 
of  the  Talking  Machine  Shop  again  presents  one 
of  the  most  striking  arrangements  on  Wabash 
avenue.  Three  life-sized  wax  figures  represent- 
ing the  figures  in  the  famous  painting  "The 
Spirit  of  '76"  catch  the  attention  of  every  pas- 
serby and  call  attention  to  the  patriotic  Vic- 
tor records  distributed  about  the  window.  The 
Talking  Machine  Shop  show  window,  which  is 
becoming  a  model  of  artistic  displays,  has  been 
designed  by  Miss  Pauline  Tischler  and  Mrs. 
L.  B.  Glover.  C.  L.  Davidson,  manager  of 
the  store,  states  that  he  has  lost  five  young  men 
employes  to  Uncle  Sam.  Two  of  these,  Frank 
Johnson  and  Wm.  Vestal,  have  been  in  the  em- 
ploy of  the  shop  for  some  time. 

Columbia  in  Wilson  Store 

The  big  downtown  store  of  Thos.  E.  Wilson 
&  Co.,  which  was  recently  opened  at  the  corner 
of  Wabash  avenue  and  Monroe  street,  has  taken 
on  the  complete  Columbia  line.  The  talking- 
machine  department  of  the  new  store  is  an 
elaborate  one  and  offers  a  very  good  outlet  for 
Columbia  goods. 

Capital  Stock  Increased 

The  Perkins  Phonograph   Co.   has  recently 
increased    its    capital    stock    from    $30,000  to 
$200,000.    The  company  plans  to  widely  extend 
its  activities  during  the  next  week  or  two. 
Mandel  Bros.  Adds  to  Line 

Mandel  Bros.,  one  of  Chicago's  biggest  down- 
town department  stores,  has  taken  on  the  Pathe 
line  of  talking  machines  and  records.  In  ad- 
dition to  this  Mandel  Bros,  will  henceforth  re- 
tail the  Nightingale  talking  machine  made  by 
the  Nightingale  Talking  Machine  Co.,  and  the 
Arrow,  an  electrically  operated  machine. 
Misses  Brown  and  Deutch  now  have  charge 
of  Mandel  Bros,  talking  machine  department. 
Both  of  the  young  ladies  report  satisfactory 
business  transacted  during  the  past  month. 
R.  A.  Hicks,  of  Boston  Store,  Enlists 

R.  A.  Hicks,  formerly  manager  of  the  talking- 
machine   department   of   Hillman's  department 


RECORDS  BY  DR.  W.  F.  LARK  IN 


Popular  Chicago  Baritone,  Well  Known  as 
Church  and  Oratorio  S'nger,  Makes  Records 
for  Victor  Co. — Has  a  Charming  Voice 


Chicago,  III.,  July  9. — The  latest  addition  to 
the  long  list  of  Chicagoans  who  swell  the  record 
catalogs  of  the  leading  talking  machine  com- 
panies is  Dr.  W.  F.  Larkin,  who  recently  went 
to  Camden  and  made  a  series  of  records  for  the 
Victor  Co.,  two  of  which,  "Oh,  Take  Me  Back 
to  Babyland"  and  "If  I  Were  King  of  Ireland," 
made  their  appearance  in  the  July  bulletin. 

Dr.  Larkin's  excellent  baritone  voice  is  well 
known  to  Chicago  audiences  and  to  most  of  the 
music  trade.  His  singing  was  a  feature  of  the 
musical  program  at  the  banquet  of  the  Chicago 
Piano  &  Organ  Association  last  year.  Dr. 
Larkin  is  a  leading  dentist,  but  although  he  has 
not  followed  music  as  his  sole  profession,  has 
for  some  years  been  soloist  in  one  of  the  promi- 
nent churches  and  has  won  considerable  recog- 
nition as  an  oratorio  singer.  He  is  a  member 
of  both  the  Mendelssohn  Club  and  the  Musical 
Art  Society.  He  is.  a  leading  member  of  Chi- 
cago's famous  Bohemian  dinner  organization, 
the  Forty  Club,  and  his  vocal  talents  are  al- 
ways an  acquisition  at  its  functions.  His  voice 
is  of  unusually  fine  timbre  and  sympathetic  to 
the  highest  degree.  The  Victor  records  are 
very  faithful  reproductions  of  his  voice,  and  will 
be  given  a  most"  hearty  welcome,  not  only  by 
his  vast  number  of  friends,  but  by  people  every- 
where who  appreciate  good  songs  beautifully 
and  intelligently  interpreted. 

store,  last  month  offered  his  services  to  Uncle 
Sam  and  now  wears  the  uniform  of  a  U.  S. 
Marine.  Mr.  Hicks  is  located  at  present  at 
Port  Royal,  South  Carolina. 

L.  B.  Glover's  New  Post 
L.  B.  Glover,  who  formerly  was  connected 
with  the  Lyon  &  Healy  repair  department,  is 
(Continued  on  page  87) 


A  genuine  full-size  Magnola:   not  a  "portable  phonograph**  or  a  toy! 


"MAGNOLA-MOBILE" 


You  take  it  with  you* 


'Magnola-Mobile"  (style  75)  in  school 


Two  styles: 


Magnola-Mobile  75 
sells  at  $75 

Magnola-Mobile  95 
sells  at  $95 


Write  for  our  Special  Mobile  folder  fully 
describing  this  latest  and  most  valuable 
improvement. 

All  regular  MAGNOLA  features,  both 
acoustical  and  architectural. 

The  one  model  for  Schools,  Hospitals, 
Hotels  and  Summer  Homes. 


"Grasp  the  handles,  tip  back,  and  take 
Magnola-Mobile  to  where  the  Music  is 
Wanted." 


MAGNOLA  TALKING  MACHINE  CO. 

OTTO  SCHULZ,  President 


Offices  and  Showrooms 

711  MILWAUKEE  AVE. 
CHICAGO 


Southern  Wholesale 

1539  CANDLER  BLDG. 
ATLANTA,  GA. 


'Magnola-Mobile"  (style  95)  at  the  Country  Club 
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now  associated  with  the  Brunswick-Balke-Col- 
lender  Co.  as  head  of  the  talking  machine  serv- 
ice and  repair  department.  Mr.  Glover  is  the 
husband  of  Mrs.  Glover,  manager  of  record 
sales  at  the  Talking  Machine  Shop. 

New  Empire  Co.  Travelers 

A.  R.  Mitchell  has  been  appointed  salesman 
for  the  Empire  line  in  the  State  of  Pennsyl- 
vania. Mr.  Mitchell  was  at  the  headquarters  of 
the  Empire  Co.  in  Chicago  recently  at  which 
time  he  went  all  over  the  line  and  expressed 
himself  as  being  very  enthusiastic  over  the  pros- 
pects in  the  Keystone  State  for  the  coming  fall 
and  holiday  season.  Mr.  Mitchell  thinks  that 
the  remarkable  industrial  boom  which  Penn- 
sylvania is  enjoying  should  mean  all  kinds  of 
sales  for  music  men,  and  other  travelers  in  that 
section  bear  out  his  statements. 

W.  O.  Mankey,  who  is  to  travel  Ohio  for  the 
Empire  Co.,  will  make  his  headquarters  at  Co- 
lumbus. Mr.  Mankey  has  also  agreed  that  the 
fall  will  bring  with  it  big  business. 

John  H.  Steinmetz,  president  of  the  company, 
has  received  the  following  letter  from  Miss 
Dorothy  Saelzer,  winner  of  the  Empire  ma- 
chine that  was  raffled  off  at  the  National  Music 
Show.     Her  letter  reads  as  follows: 

"Dear  Sir: — I  realize  that  I  am  somewhat 
tardy  in  writing  to  tell  you  that  talking  machine 
I  was  so  fortunate  to  be  the  winner  of  at  the 
recent  musical  festival  held  in  Chicago,  is  a 
most  beautiful  instrument;  I  do  not  think  it 
could  be  improved  upon  for  the  sweetness  of 
its  tone,  and  I  will  take  every  opportunity  to 
recommend  it  to  anyone  I  know  who  contem- 
plates the  purchase  of  a  talking  machine.  You 
may  be  sure  I  am  giving  all  of  my  friends  an 
opportunity  to  hear  it,  and  in  this  way  give  it 
publicity.  Wishing  you  much  success,  Yours 
very  truly,  Dorothy  Saelzer." 

Mr.  Steinmetz  also  reports  that  the  Empire 
line  of  records  is  meeting  with  a  very  good 
reception.  These  records,  which  measure  ten 
and  twelve  inches,  retail  at  75  cents,  $1.00  and 
$1.25. 

William  H.  Nolan  Makes  Change 

William  H.  Nolan,  who  for  almost  a  year  has 
been  in  charge  of  the  retail  record  department 
of  Lyon  &  Healy,  has  joined  the  New  York 
Talking  Machine  Co.  and  has  taken  up  his 
duties  with  the  new  house.  Mr.  Nolan's  suc- 
cessor has  not  yet  been  announced  and  there 
will  probably  be  none  until  some  time  in  the 
fall. 

Lyon  &  Healy  in  Move  for  Patriotism 

Lyon  &  Healy  as  a  firm  is  well  aware  of  the 
prevalent  blissful  ignorance  upon  the  part  of 
the  public  of  the  words  of  our  various  national 
songs.  This  condition  has  been  made  the  sub- 
ject of  much  comment  and  cartoons,  and  Briggs, 
the  cartoonist,  has  drawn  some  very  laughable 
pictures  of  various  characters  trying  to  remem- 
ber the  words  of  "The  Star  Spangled  Banner." 
Lyon  &  Healy,  therefore,  have  issued  a  booklet 
giving  the  words  of  the  national  anthem  and 
other  patriotic  songs.     These  songs  are  "The 


Star  Spangled  Banner,"  "America,"  "The  Battle 
Hymn  of  the  Republic,"  "Columbia,  the  Gem  of 
the  Ocean,"  "Hall,  Columbia"  and  "America, 
the  Beautiful." 

The  talking  machine  department  of  Lyon  & 
Healy  has  contributed  to  the  rapidly  growing 
armies  of  Uncle  Sam  and  two  of  the  latest  to 
go  are  H.  Royer  Smith,  Illinois  traveler,  who 
has  joined  the  radio  service,  and  W.  P.  Roche, 
who  is  now  training  with  the  naval  reserve. 
New  Cover  Support  on  the  Market 

The  American  Phonograph  Supply  Co.,  which 
has  offices  at  843  First  National  Bank  Building, 
is  on  the  market  with  a  new  spring  balance 
cover  support.  Some  of  the  particular  features 
claimed  for  it  are  that  it  can  be  applied  to  the 
body  of  the  cabinet  before  the  horn  is  placed 
in  position,  is  adjustable  and  inexpensive.  It  is 
finished  in  gold  and  nickel-plate.  When  the  top 
is  in  a  raised  position  a  lift  of  a  fraction  of  an 
inch  releases  the  catch  and  the  cover  is  free 
and  Can  be  lowered. 

The  company  is  also  doing  a  good  business 
with  its  "Superior  tone-arm,"  and  which  is  based 
on  the  "echo  method"  of  reproducing  sound. 
This  feature  of  the  company's  line  is  manufac- 
tured under  the  Scotford  patents  and  is  said  to 
transmit  tones  with  remarkable  power  and  dis- 
tinctness. 

Mazophone  Co.  Plans  Big  Things 

The  Mazophone  Mfg.  Co.,  which  was  recently 
incorporated  under  the  laws  of  Delaware  for 
$500,000,  is  planning  to  expand  its  business  to 
ten  or  fifteen  of  the  larger  cities  throughout  the 
country  by  means  of  a  chain  of  stores  and  a 
centrally  managed  sales  organization. 

In  discussing  the  company's  plans,  R.  E.  Par- 
ton,  sales  manager,  says:  "We  are  not  attempt- 
ing to  invade  the  ranks  of  the  dealers  controlled 
by  the  older  manufacturers,  but  are  finding  a 
market  for  our  instruments  direct  to  the  home. 
It  is  our  purpose  very  shortly,  as  soon,  as  we 
can  complete  the  necessary  facilities,  for  taking 
care  of  a  large  volume  of  business,  to  extend 
our  activities  throughout  the  principal  cities. 
We  have  been  devoting  the  past  year  very 
largely  to  experiments  and  retailing  our  product 
in  Chicago.  We  have  now  perfected  our  instru- 
ments, using  cabinet  work  made  in  Chicago  and 
using  motors  and  other  accessories  from  the 
leading  manufacturers  located  throughout  the 
country.  We  occupy  our  own  building  at  15-23 
North  Crawford  avenue,  and  we  expect  shortly 
to  have  an  output  of  at  least  fifteen  to  twenty 
thousand  phonographs  a  year.  We  are  stand- 
ardizing our  product  with  a  view  of  manufac- 
turing an  instrument  to  retail  around  $65." 

The  officers  of  the  company  are  Virgil  B. 
Mays,    president;    E.    Griffith-Williams,  vice- 
president,  and  James  A.  Harvey,  secretary. 
Wizard  T.  M.  Co.  in  Trade 

The  Wizard  Talking  Machine  Co.,  1526  Wa- 
bash avenue,  has  recently  entered  the  field  and 
is  offering  a  line  of  machines  ranging  in  price 
from  $16.50  to  $60.  John  Miller  is  president 
and   William   C.   Brown,  secretary  and  treas- 


" OROTUND " 
Tone-Arm  and  Sound-Box 

FOR  HIGH  GRADE  TALKING  MACHINES 

Most  perfect  in  construction,  also 
having  the  best  acoustic  conditions 
and  arrangement  to  control  the  vari- 
ous tones  on  all  records. 
The  most  uniform  reproduction  is  ob- 
tained by  the  "  Orotund"  sound-box. 
A  diagram  of  the  proper  construc- 
tion of  the  tone  chamber  given  with 
each  sample  tone-arm  and  sound-box. 

We  also  have  universal  attachments  for  Victor,  Edison  and  Co- 
lumbia machines.  Genuine  diamond  and  sapphire  points. 
Special  wood  mounted  jewel  points. 

WRITE  FOR  PRICES 

COMBINATION  ATTACHMENT  CO. 

324  Republic  Bldg.,  Chicago 


INTRODUCE  ELECTROPHONE  MOTOR 


The  Chicago  Metal  Products  Co.  Offering  Im- 
mediate Deliveries  of  This  New  Product — 
Construction  Is  Interestingly  Described 


Chicago,  III.,  July  6. — J.  G.  Roberts,  of  the 
Chicago  Metal  Products  Co.,  is  out  this  week 
with  an  announcement  to  the  trade  of  the  com- 
pletion of  work  upon  the  company's  new  "Elec- 
trophone motor."  This  concern  has  been  ex- 
perimenting for  the  past  two  years  upon  electric 
drive  as  applied  to  talking  machines  and  Mr. 
Roberts  now  feels  that  the  company's  engineers 
have  evolved  a  motor  that  is  completely  trouble- 
proof.  The  motor  is  furnished  to  operate  on 
all  currents  and  is  sold  with  one-year  guarantee. 

"When  we  first  put  out  the  Electrophone 
motor  we  found  that  there  were  several  things 
about  phonograph  construction  that  necessitated 
some  important  changes,"  says  Mr.  Roberts. 
"We  immediately  went  to  work  upon  the  prob- 
lems we  met  with  and  feel  that  we  at  last 
occupy  a  position  that  is  unassailable.  One  of  the 
features  that  we  are  proud  of  in  our  improved 
motor  is  the  fact  that  it  is  absolutely  noiseless, 
due  to  the  fact  that  it  is  hung  on  rubber,  thus 
doing  away  with  springs  and  giving  the  motor 
solid  though  resilient  construction.  This,  in  my 
opinion,  is  the  only  way  to  attain  compactness 
together  with  freedom  from  noise.  The  peculiar 
construction  of  the  drive  is  absolutely  correct 
from  a  mechanical  standpoint  and  it  is  working 
out  favorably  in  every  instance.  This  new  motor 
weighs  only  slightly  over  seven  pounds  and 
is  installed  in  the  same  way  and  as  easily  as 
an  ordinary  spring  motor.  We  have  made  ar- 
rangements for  the  increase  of  our  factory  fa- 
cilities and  are  now  offering  immediate  de- 
liveries." 

urer  of  this  new  addition  to  the  Chicago  trade. 
Victor  Ad  Man  Here 

S.  Rowland  Hall,  advertising  manager  of  the 
Victor  Talking  Machine  Co.,  was  in  Chicago 
recently  for  a  short  .stop. 


EMPIRE  RECORDS 

Retail  at  75c, 
$1.00  and  $1.25 


AN  UNBEATABLE  COMBINATION 

and  Empire  Records 

THE  Empire  line  of  Talking  Machines  has  long 
been  recognized  as  offering  unusual  advan- 
tages to  the  Dealer  who  desires  to  offer  real 
values  to  his  trade.  With  the  addition  of  the 
splendid  and  complete  line  of  1 0  and  1 2  inch 
Empire  Records,  an  Empire  Agency  is  a  valuable 
franchise  for  any  progressive  Dealer.  Write  today 
for  catalogs  and  full  information.  Don't  let  your 
competitor  beat  you  to  it. 

EMPIRE  TALKING  MACHINE  CO. 

JOHN  H.  STEINMETZ,  President 

429  South  Wabash  Avenue  CHICAGO,  ILL. 
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FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  86) 


Two  of  the  Newest  Brunswick  Styles 

Here  are  the  two  newest  creations  of  the 
Brunswick  line.  They  are  the  new  cabinet 
models  No.  1,200,  in  Italian  Renaissance,  and 
a  handsome  Chippendale  that  retails  at  $350. 

The  designs  were  originally  produced  for  the 


Brunswick  Design  in  Chippendale 

Brunswick  display  at  the  National.  Music  Show. 
Although  these  two  models  have  not  yet  been 
formally  offered  to  the  trade,  so  much  interest 
has  been  shown  in  them  and  so  many  admiring 
comments  have  been  made  that  the  company 
will  probably  find  it  difficult  to  restrain  the  de- 
mand for  any  great  length  of  time. 

The  larger  design  stands  four  feet  seven 
inches  in  height  and  is  the  same  in  its  width. 
Its  pattern  represents  an  excellent  interpreta- 


tion of  Italian  Renaissance  and  the  work  of  re- 
production has  been  very  faithful  to  the  school. 
In  the  effort  from  a  furniture  standpoint  the 
tone  of  the  machine  has  not  been  neglected  and 
those  who  have  heard  it  are  very  lavish  in  their 
praise  of  the  musical  qualities  of  the  instrument. 

The  smaller  cabi- 
net in  Chippendale 
is  also  highly  grace- 
ful in  design  and  as 
far  as  finish  goes  is 
equal  to  the  best 
that  has  ever  been 
turned  out  of  the 
Brunswick  factories 
' — and  that  is  saying 
a  great  deal. 

Six  Best  Sellers 

The  six  best  sell- 
ers during  the  past 
month,  as  reported 
by  Mrs.  L.  B.  Trow, 
of  the  Edison  Shop, 
are:  "Sunshine 
Song"  and  "Young 
Tom  O'Devon"; 
"Light  Cavalry 
Overture"  and 
"T  annhauser 
March";  "  K  a  m  e  - 
hameha  March"  and 
"Waialae  Medley"; 
"Blue  Danube 
Waltz"  and  "Mes- 
senger Boy  March"; 
"Keep  Your  Eye  on 
the  Girlie  You 
Love"  and  "They're 
Wearing  'Em 
Higher  in  Hawaii";  and  "That  Funny  Jass 
Band  from  Dixieland"  and  "When  You  Hear 
Jackson  Moan  on  His  Saxophone." 

Miss  Catherine  Jones,  of  the  record  depart- 
ment of  the  W.  W.  Kimball  Co.,  reports  that 


the  six  most  popular  Pathe  records  the  past 
thirty  days  were:  "White  City"  and  "Port  Ar- 
thur March";  "The  Love  Dance"  and  "Cupid's 
Garden";  "The  Star  Spangled  Banner"  and  "Old 
Folks  at  Home";  "Dance  and  Grow  Thin"  and 
"Boogie  Rag";, "Light  Cavalry  Overture,  Part  1" 


and  "Light  Cavalry  Overture,  Part  2";  and  "Co- 
lumbia, the  Gem  of  the  Ocean"  and  "Maryland, 
My  Maryland." 

The  six  best  Emerson  sellers  included:  "Presi- 
dent Wilson's  War  Message,  Part  1  and  2"; 
"Lily  of  the  Valley"  and  "Oh,  Johnny!  Oh, 
Johnny!  Oh!";  "It  Takes  a  Long  Tall  Brown 
Skin  Gal"  and  "He's  Just  Like  You";  "Every- 
(Continited  on  page  89) 


m  MAJESTIC  COVER  SUPPORT 


Has  Many  Advantages 

1.  It  is  entirely  automatic. 

2.  Adaptable  to  any  type  of  construction. 

3.  Cover  cannot  warp. 

4.  Hinges  cannot  loosen. 

5.  Can  be  re- 
versed for  either 
side  of  cabinet 
with  no  change 
of  screws  or 
rivets. 


Send  for  complete  in- 
formation regarding 
our  line  of  Tone-arms, 
Sound  Boxes,  etc.,  and 
especially  our  new 

Automatic  Stop. 


The  "dead  center"  of  spring  when  cover  is  down 
makes  warping  impossible 


Notice  position  of  spring  when  cover  is  up 
THE  MAJESTIC  COVER  SUPPORT  is  a  high-grade  support  for  high-grade 
machines.    Sample  50  cents.  .  Quantity  prices  upon  application. 

MAJESTIC  PHONO  PARTS  COMPANY,  ISSiT 
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Why  Folks  Are  Turning 
To  The  Brunswick 

AND  PATHE  RECORDS 

Dealers  everywhere  hear  of  the  success  of  The  Brunswick.  It  gained  an  instantaneous 
reception  and  now  its  popularity  is  sweeping  the  country.  Real  music  lovers  will 
have  no  other.  Dealers  who  handle  The  Brunswick  and  Pathe  Records  are 
profiting.    This   advertisement   accounts   for   The   Brunswick's   great  success. 


SINCE  phonographs 
came  on  the  market, 
music  lovers  have 
been  restless.  In  each  case, 
when  they  bought  a  lead- 
ing machine,  they  were 
limited  to  one  make  of 
records.  That  meant  that 
they  were  limited  in 
musical  selections.  They 
could  hear  only  the  artists 
contracted  for  by  one 
company.  Few  could 
hear  Pathe  records. 

As  all  know,  different  com- 
panies have  different  stars. 
No  company  has  them  all. 
The  public  longed  for  a  high 
grade  phonograph  which 
would  play  all  records,  thereby 
removing  all  limitations. 

A  Great  Sensation 

Not  until  The  Brunswick 
was  produced  was  there  a  real 
all-record  instrument.  Some 
lesser  machines  had  been 
built,  but  none  which  ranked 
among  the  leaders. 


Probably  the  greatest 
appeal  to  phonograph  buy- 
ers today  is  the  fact  that  The 
Brunswick  plays  all  records, 
as  if  on  their  own  machines. 
One  may  hear  any  artist,  any 
selection.  The  whole  world 
of  music  is  brought  to  a 
Brunswick  owner. 

Pathe  records,  for  instance, 
long  barred  from  many  homes, 
are  heard  at  their  best  on  The 
Brunswick.  Pathe  has  famous 
artists  of  both  America  and 
Europe.  Muratore,  the  sen- 
sational tenor  of  the  Chicago 
Grand  Opera,  sings  only  for 
Pathe.  A  Brunswick  owner 
has  all  the  world's  greatest 
tenors  at  his  command.  Not 
merely  one. 

An  International 
Reputation 

Another  thing  that  won 
public  confidence  was  the 
company  behind  The  Bruns- 
wick. For  76  years,  it  has 
been  famous  for  its  fine  cab- 
inet work.  For  a  number  of 
years,  it  has  been  makingpho- 


nograph  cabinets  for  others. 

People  esteem  the  House 
of  Brunswick.  They  know 
that  The  Brunswick  lives  up 
to  these  expectations.  It  com- 
bines in  one  instrument  all 
the  wanted  features — all  the 
latest  improvements. 

Faultless  Renditions 

Its  tone  is  incomparable. 
This  comes  from  an  all-wood 
sound-box — built  like  a  vio- 
lin. No  tin  is  used  for  the 
throat  of  the  instrument,  so 
all  nasal  and  metallic  sounds 
are  absent. 

Every  Brunswick  dealer  is 
enthusiastic.  The  sales  of  in- 
struments and  Pathe  Records 
are  unusual  and  growing  rap- 
idly. Their  customers  are 
mighty  pleased,  and  they  are 
making  new  customers. 

In  a  number  of  towns,  we 
know  of  excellent  openings 
for  Brunswick  dealers.  Our 
proposition  is  very  interest- 
ing. Write  to  us  today  and 
we  will  send  it  to  you  with- 
out obligation  on  your  part. 


THE  BRUNSWICK-BALKE-COLLENDER  COMPANY 

623-633  S.  Wabash  Ave.,  Chicago       29-35  W.  32nd  Street,  New  York 
N.  W.  Cor.  Seventh  and  Main  Sts.,  Cincinnati,  Ohio 


$70 


$110  ? 
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FROM  OUR  CHICAGO  HEADQUARTERS  (Continued  from  page  87) 


AN  ATTRACTIVE  HAWAIIAN  DISPLAY 

Talking  Machine  Shop,  Chicago,  Arranged 
Elaborate  Window  to  Feature  Records  of  the 
Popular  Hit  "Hawaiian  Butterfly" 


Chicago,  III.,  July  9. — A  particularly  effective 
Hawaiian  window  display  was  that  arranged  re- 
cently by  the  Talking  Machine  Shop  at  234 
South  Wabash  avenue,  for  the  purpose  of  fea- 


Attractive  Hawaiian  Window  Featuring  Victor  Records 


turing  the  Victor  records  of  the  popular  hit 
"Hawaiian  Butterfly,"  published  by  Leo  Feist, 
Inc.,  New  York.  It  is  stated  that  the  display 
cost  several  hundred  dollars  and  resulted  in  the 
sale  of  a  most  satisfactory  number  of  "Hawaiian 
Butterfly"  records. 

The  window  displays  at  the  Talking  Machine 
Shop  received  particular  attention  because,  in 
addition  to  being  in  one  of  the  live  centers  of 
Chicago,  during  the  twilight  hours  the  windows 
are  kept  illuminated 
every  night  until 
midnight,  and  there- 
by stand  out  promi- 
nently from  others. 

The  Hawaiian 
scene  was  arranged 
true  to  life  and 
great  attention  was 
given  to  the  details 
in  order  that  they 
might  be  correct. 
The  advertising  mat- 
ter consisted  of  a 
number  of  records 
of  "Hawaiian  But- 
terfly" placed  about 
the  window  and  a 
sign  calling  atten- 
tion to  the  number. 


body  Loves  a  Girl  Who's  Modest"  and  "I  Ain't 
Got  Nobody  Much";  "Hy-Sine"  and  "There's 
Sonic  One  More  Lonesome  Than  You  Medley"; 
and  "Minuet  in  G"  and  "Sextette  from  Lucia." 

The  six  best  sellers  in  Columbia  records,  as 
given  by  Miss  Julie  Schaulen,  of  Adam  Schaaf, 
were:  "Coppelic  Ballet  No.  2"-"The  Triumph- 
ant Entry  of  the  Bogaren,"  "Poor  Butterfly"- 
"My  Rosary  for  You,"  "Katinka"-"Girls,  if  You 
Ever  Get  Married,"  "For  Mc  and  My  Gal"- 
"Cross  My  Heart  and  Hope  to  Die,"  "Hawaiian 
Butterfly"-"Woulcl  You  Take  Back  the  Love 
You  Gave  Me"  and  "Bull  Frog  Blues"-"Swanee 


Ripples" — a  sextet  of  popular  favorites. 

The  six  best  sellers  in  Victor  records  for  the 
past  thirty  days,  as  given  by  Mrs.  Glover,  of  the 
Talking  Machine  Shop,  are  as  follows:  "Hong 
Rong"-"Lookout  Mountain,"  ^'Hawaiian  But- 
terfly," "Bugle  Calls,"  "Captain  Betty,"  "Largo" 
and  "Ballet  Music." 

Wurlitzer  Window  Display 

A  new  and  very  attractive  idea  is  incorporated 
in  the  latest  Wurlitzer  window  display.  A 
fountain  of  water  splashes  up  from  the  center 
of  an  old  cedar  log  and  falls  upon  a  glass  dome, 
the  diameter  of  which  measures  some  twenty 


The  Perfect  Automatic  Brake 

New  Styles 
To  Fit 

All  Makes  of 
Tone-Arms. 
Now  Ready 
for  Shipment. 


Simple  construction.  Easily  attached.  No 
Talking  Machine  complete  without  it. 

Samples  $1.00  each,  cash  with  order. 
Slale  make  of  tone-arm  used. 

Write  for  attractive  quantity  prices. 

PERFECT  AUTOMATIC  BRAKE  CO. 

Room  400,  425  S.  Wabash  Ave.,  Chicago 


to  thirty  inches.  The  log,  which  is  formed  with 
pieces  of  bark,,  is  surrounded  by  sand  and  over- 
hung by  moss.  To  the  left  of  this  fountain  is  a 
small  white  veranda  upon  which  stands  a  ma- 
hogany Victrola.  To  the  right  of  the  fountain 
is  placed  a  rustic  settee.  An  appropriate  scenic 
background  stands  at  the  rear  of  the  window, 
bordered  by  round  columns  which  contain  large 
bouquets  of  flowers.  A  number  of  ukuleles  are 
distributed  about  the  window. 

Increases  Capital  Stock 

The  Combination  Attachment  Co.,  Republic 
Building,  Chicago,  maker  of  talking  machine 
parts  and  accessories,  has  increased  its  capital 
stock  from  $8,000  to  $15,000.  W.  A.  Tures  is 
manager  of  the  company. 

New  Phonograph  Co.  Organized 

The  Reliance  Phonograph  Co.  has  been  in- 
corporated with  a  capital  stock  of  $10,000  by 
George  Heldman,  P.  A.  Florell  and  Winifred 
(Continued  on  page  90) 


Don't  Wait  to  be  Drafted!  JOIN 

X  H  E 

VITA-NOLA 

Army  of  Successful  Dealers 

Line  up  with  the  Vita-Nola  ranks  and  let  us  list  your  name  as  the 
new  dealer  for  your  town  or  city. 

Plays  all  makes  of  records  perfectly. 

Constructed  of  the  best  material,  and  seven  artistic  models  to 
choose  from.  Equipment  includes  several  features  which  are  good 
selling  pointers,  also  high-grade  motor. 

Consider  also  our  sales  promotion  department,  which  is  ready  to  co- 
operate with  you  in  the  sale  of  the  Vita-Nola  at  all  times. 

New  Models  Ready     :      :      WRITE  FOR  CATALOG 

The  Vita-Nola  is  manufactured  by  a  progressive  concern  with  pro- 
gressive ideas  and  at  all  times  ready  to  stand  back  of  their  product, 
knowing  that  the  dealer's  welfare  is  their  welfare.  The  confidence  of 
our  dealers  is  an  asset  upon  which  our  successful  business  has  been  built. 

VITANOLA  TALKING  MACHINE  CO. 


501-509  West  35th  Street 

'*  Pioneers  of  the  Phonograph  Industry' 

New  England  Vitanola  Talking  Machine  Co.  Standard  Phonograph  &  Accessory  Co. 
52  Chauncy  Street  1005  Commerce  Street 

BOSTON,  MASS.  DALLAS.  TEX. 

Distributor  for  New  England  States  Distributor  for  the  Southwest 


CHICAGO,  ILL.  m 


Vitanola  Distributors  Co. 

1025  Arch  Street 
PHILADELPHIA,  PA. 

Distributor  for  Philadelphia 
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Our  NEW  and  IMPROVED  Chicago  Cover  Support  No.  2 


Is  Now  Ready  for  the  Trade 

Its  advantages  include : 

1.  Reduced  cost.    Every  Cabinet  should 

have  one. 

2.  Simplicity  of  installation. 

3.  Lighter  in  weight — half  as  heavy. 

4.  Easier  to  ship  and  easier  to  unpack. 

5.  Standard,  self-adjustable  top  connec- 

tion. 

6.  Reversible. 


It  is  noiseless,  automatic,  silent  and 
sure. 

No  bruised  fingers  or  loud  bangs. 

The  cover  without  a  catch  and  the  cover 
that  needs  no  catch. 

Just  a  deft  touch  upwards  and  the  cover 
hangs  poised. 

Here  is  a  sales  feature  and  a  talking 
point  that  every  salesman  should  insist 
upon.  There  is  every  reason  for  its  use 
and  its  reduced  cost  now  makes  it  a 
better  proposition  than  ever. 


CHICAGO  HINGED  COVER  BALANCE  SUPPORT  CO. 

2242  West  69th  Street,  CHICAGO,  ILL. 


FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  89) 


A.  Shaw.  The  company  will  deal  in  talking  ma- 
chines as  well  as  parts. 

West  Side  Merchant  Dies 

Thomas  M.  Smyth,  president  of  the  John  M. 
Smyth  Co.,  who  conduct  one  of  the  largest  re- 
tail mail  order  house  furnishing  establishments 
in  the  country,  died  on  Saturday  of  last  week. 
The  concern  handles  a  general  line  of  talking 
machines  and  pianos. 

Personals  and  Visitors 

A.  J.  Olson,  of  the  Jones  Motrola  Co.,  New 
York,  was  a  visitor  in  Chicago  a  few  days  last 
week  while  on  his  way  West.  He  stated  that 
his  concern  was  now  making  deliveries  and  that 
they  found  the  talking  machine  business  thriv- 
ing in  almost  every  part  of  the  country  he  vis- 
ited. 

Mrs.  Neil  Merrill,  Coldwater,  Mich.,  was  a 
visiting  dealer  recently. 

J.  M.  Priaulx,  of  the  Oliver  Ditson  Co.,  and 
Andrew  J.  McCarthy,  of  Sherman,  Clay  &  Co., 
were  representatives  of  two  big  Victor  jobbing 
houses  in  Chicago  recently. 

John  Elliott  Clark,  of  John  Elliott  Clark,_  Inc., 
Salt  Lake  City,  was  another  Victor  jobber  vis- 
iting in  Chicago  on  his  way  to  the  Jobbers' 
Convention. 

J.  E.  Meagher,  of  the  Forbes-Meagher  Co., 
Madison,  Wis.,  was  in  town  for  a  few  days 
recently,  as  was  also  C.  Randolph  of  Egerman 
&  Randolph,  of  Aurora,  111.  Mr.  Randolph  was 
on  his  way  to  his  summer  home  in  Michigan 
where  he  plans  to  take  a  long  vacation  and 
get  in  shape  for  the  fall  season,  which  he  ex- 
pects will  be  one  of,  if  not  the  best  period  for 
business  in  history. 

Harry  C.  Meek  is  now  in  charge  of  the  retail 
talking  machine  department  of  the  Starck  Piano 
Co. 

.  J.  Schmelzer,  of  the  Schmelzer  Arms  Co., 
Kansas  City,  Victor  jobbers,  was  also  in  Chi- 
cago. 


MAGNOLA-MOBILE  MAKES  ITS  DEBUT 

Just  Introduced  by  the  Magnola  Talking  Ma- 
chine Co.  is  Destined  to  Win  Favor 


Chicago,  III.,  July  9. — The  line  of  the  Magnola 
Talking  Machine  Co.,  of  this  city,  which  is  a 
subsidiary  of  the  M.  Schulz  Co.  group  of  mu- 
sical industries,  has  been  greatly  strengthened 


Magnola-Mobile  Style  95 

by  the  addition  of  the  new  "traveling"  model, 
which  is  a  Magnola  that  can  be  moved  around; 
a    mobile    Magnola   in    fact,   which    has  been 


most  appropriately  christened  Magnola-Mobile. 

As  may  be  seen  by  the  illustration,  the  Mag- 
nola-Mobile is  a  full  size  regular  model  Mag- 
nola to  which  has  been  added  a  pair  of  wheels 
in  place  of  the  rear  feet,  a  pair  of  handles  also 
at  the  rear  and  a  counterweighting  arrange- 
ment, whereby  the  machine  can  be  tipped  back 
readily  and  wheeled  to  any  place  desired,  with 
the  front  castors  off  the  ground.  The  weight 
of  the  cabinet  is  carefully  counterbalanced  so 
that  there  is  no  strain  on  the  hands. 

The  new  model  is  now  put  out  in  two  styles, 
No.  75,  which  is  an  adaptation  of  Magnola  65, 
and  No.  95,  which  is  an  adaptation  of  Magnola 
Sheraton  75. .  The  regular  Magnola  features,  as 
found  in  the  original  styles,  are  found  also  in 
the  Mobile  models,  and  the  mobility  feature  is, 
in  fact,  the  one  point  of  difference.  The  retail 
prices  are  $75  and  $95  respectively. 

Magnola-Mobile  has  been  devised  for  the 
particular  purpose  of  providing  an  instrument 
for  use  in  schools,  hospitals,  hotels,  country 
clubs;  and,  in  fact,  wherever  the  feature  of 
rapid  and  convenient  mobility  can  be  turned 
to  account.  In  schools,  as  may  at  once  be  seen, 
Magnola-Mobile  should  be  very  useful,  as  it  can 
be  taken  from  room  to  room  as  required,  with- 
out having  to  be  lifted  or  handled  by  skilled 
persons.  The  same  is  true  of  the  hospitals,  in 
wards  where  convalescents,  nervous  cases, 
wounded  and  others  are  placed.  The  use  of 
music  in  medical  treatment  is  now  so  important 
that  hospitals  of  importance  in  many  cities  have 
installed  talking  machine  equipment.  Magnola- 
Mobile,  on  account  of  its  characteristic  feature, 
is  the  ideal  hospital  machine,  for  one  Magnola 
can  serve  a  whole  institution  if  used  discreetly, 
going  from  ward  to  ward  as  required. 

In  fact,  wherever  it  is  desirable  to  take  the 
music  to  the  crowd,  instead  of  forcing  the  crowd 
to  go  to  the  music,  Magnola-Mobile  fills  a  long- 
felt  want.    Magnola  dealers  are  already  send- 


TRANSFER  NAME-PLATES 

We  make  the  Transfer  Name  -  Plates  and  Trade-Marks  for 
the  largest  talking  machine  manufacturers  in  this  country  and 
for  dealers  in  every  state. 

YOUR  NAME,  Mr.  Dealer,  on  every  machine  brings  the  owner 
back  to  you  for  records  and  his  friends  to  you  for  a  machine. 
Samples,  Suggestions  and  Sketches  Furnished  Free 

THE  MEYERCORD  COMPANY,  CHICAGO 

Largest  Manufacturers  of     DEC  ANT  A.     Transfer  Name-Plates 


Transfer  Name-Plates 
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ing  in  good  orders  for  this  model  and  many 
such  orders  are  the  result  of  the  exhibit  of 
Magnolas  at  the  National  Music  Show,  where 
the  Mobiles  were  shown  in  both  styles. 

The  advertising  department  of  the  Magnola 
Talking  Machine  Co.  has  issued  a  new  Magnola- 


Mobile  folder  fully  describing  the  two  styles 
and  giving  reasons  for  their  sales-value.  The 
folder,  which  is  illustrated  with  drawings  of 
appropriate  scenes  in  hospitals,  schools,  hotel, 
club  and  summer  home,  showing  the  use  of 
Magnola-Mobile  is  now  being  sent  to  dealers. 


enters  the  store,  drawn  perhaps  by  the  window 
display,  to  the  time  of  his  departure  he  finds 
an  atmosphere  of  restfulness  and  prompt  at- 


THE  BRUNSWICK  SHOP  IN  CHICAGO 

Opened  in  May  One  of  the  Most  Beautiful  De- 
voted to  Talking  Machines  to  Be  Found  Any- 
where— Admirably  Arranged  in  Every  Way 


boulevard,  but  this  proved  very  inadequate  and 
the  removal  to  the  new  quarters,  which  were 
formerly  occupied  by  the  John  Church  Piano 
Co.,  was  made. 
The  store  is  really  beautiful  and  in  arrange- 


Chicago,  III.,  July  2. — Chicago,  which  prides  it- 
self upon  its  commercial  greatness  and  calls  it- 
self the  Great  Central  Market,  makes  good  its 
claim,  as  far  as  the  retail  talking  machine  trade 
goes.  The  big  city  by  the  lake  prides  itself 
on  its  retail  stores  generally  and  included  in 
these  are  several  retail  talking  machine  stores 
that  yield  the  palm  to  the  stores  of  no  other 
city. 

The  rfewest  of  these  is  the  Brunswick  Shop 


Record  Files — Looking  to  Front  of  Store 

tention  that  results,  as  it  should — in  sales. 

Upon  entering  one  finds  in  a  large  reception 
room  the  entire  Brunswick  line,  including  the 
new  Italian   Renaissance  $1,200  model,  which 


Front  Window  Brunswick  Shop 

at  225  South  Wabash  avenue,  which  was  opened 
as  the  local  retail  store  of  the  Brunswick-Balke- 
Collender  Co.  about  the  middle  of  May.  The 
company  first  had  a  store  at  19  East  Jackson 


View  as  One  Leaves  the  Booths 

ment  or  in  furniture  could  hardly  be  improved 
upon.  The  general  scheme  is  of  ivory  white, 
silver,  blue  and  black.  The  ceilings  and  wood- 
work as  well  as  the  wicker  chairs  are  in  white, 
while  the  carpet  is  of  soft  shades  of  blue  and 
black  with  hangings  the  same,  striped  with 
white. 

The  accompanying  photographs  give  one 
some  conception  of  the  store's  arrangement. 
From  the  standpoint  of  the  sales  psychologist 
everything  is  correct  and  from  the  time  one 


General  View  on  Entering 

may  be  seen  in  the  foreground.  The  visitor  is 
met  by  a  salesman  or  record  saleswoman  and 
shown  to  a  roomy  booth,  there  to  hear  in  un- 

(Continued  on  page  92) 


HOMOGRAPH 

(New  Model  C) 


$7 


75 


New  Proposition 

Exclusive  Territory  for  Dealers — Act  Quick! 


On  and  after  July  1st  the  Stewart 
Phonograph,  Model  C,  will  be  sold 
through  selected  and  exclusive  deal- 
ers only. 

Applications  are  now  being  re- 
ceived. Many  of  the  most  aggressive 
dealers  are  arranging  to  establish  a 
Stewart  Phonograph  Department 
and  propose  to  make  the  Stewart 
an  important  feature  of  their  busi- 
ness. 

This  announcement  will  bring  ap- 
plications from  dealers  everywhere. 
If  you  want  to  take  advantage  of 
our  very  attractive  "exclusive  dealer 
proposition," — act  quickly!  Don't 
delay — or,  you  may  be  too  late.  Pref- 
erence will  be  given  to  our  present 


dealers  if  their  applications  are  re- 
ceived promptly. 

The  Stewart  Phonograph  is  a  big 
money  maker.  With  our  new  dealer 
proposition  it  will  prove  even  more 
profitable  for  progressive  dealers. 

The  demand  for  Stewart  Phono- 
graphs is  already  big  and  is  increas- 
ing very  rapidly. 

The  Stewart  Phonograph  fills  a 
big  gap  in  the  musical  instrument 
field. 

It  places  within  the  reach  of  mil- 
lions of  families  with  moderate 
means,  a  popular  priced  phonograph 
which  is  acknowledged  to  be  nothing 
short  of  marvelous. 

It  has  volume  and  quality  of  tone 
unsurpassed  by  any  other  popular 


priced  phonograph.  It  will  play 
every  record  of  any  size,  make,  or 
price. 

Every  mechanical  feature  has  been 
developed  to  the  highest  possible 
point. 

The  Stewart  Phonograph  is  an  all- 
year-around  article.  A  dealer  can 
sell  Stewart  Phonographs-  in  the 
summer  as  well  as  in  the  winter. 

Eight  now  there  is  a  great  big 
demand  for  the  Stewart  Phonograph. 
It  is  exactly  what  people  want  for 
summer  use.  Just  the  thing  for  va- 
cation trips,  picnics,  auto  parties, 
summer  homes,  camping,  boating 
parties,  impromptu  dances,  etc. 

Mounted  in  a  carrying  case,  as 
shown  in  small  cut,  the  Stewart  is 


especially  desirable.  It  can  be  used 
anywhere — any  time — for  any  pur- 
pose. 

Can't  you  see  the  possibilities  the 
Stewart  Phonograph  holds  for  you? 
It  is  a  big  seller  now.  A  big  market 
exists.  It  is  only  up  to  active,  live 
dealers  to  supply  the  demand. 

If  you  want  to 
get  in  on  the 
ground  floor 
write  or  wire  at 
once  for  our  ex- 
clusive dealer 
proposition. 
Don't  put  it  off 
and  let  someone 
else  beat  you 
it. 


STEWART  PHONOGRAPH  CORP.,  327  Wells  Street,  CHICAGO,  ILLINOIS 
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disturbed  comfort  records  or  machines.  The 
record  section  is  easy  of  access  and  inviting  to 
those  who  make  selections  direct  from  the  cat- 
alog. A  stock  of  Pathe  records,  remarkable 
for  its  magnitude,  is  carried  as  well  as  a  com- 
plete stock  of  each  new  monthly  list. 

The  store  is  under  the  experienced  manage- 
ment of  Harry  B.  Bibb,  who  is  assisted  by  W. 
T.  Houston,  assistant  manager,  and  a  corps  of 
experienced  salesmen  and  saleswomen. 


F.  J.  M.  KAUMANNS'  VIEW 

President  of  World  Phonograph  Co.  a  Wide 
Traveler  and  Student  of  Acoustics 


Chicago,  III.,  July  9. — F.  J.  M.  Kaumanns, 
president  of  the  World  Phonograph  Co.,  Chi- 
cago, III,  and 
inventor  of  the 
"World  Pho- 
nograph," has 
been  a  world- 
wide traveler, 
and  has  made 
a  close  study 
of  acoustics, 
He  states  that 
in  China  and 
other  Oriental 
countries  he 
acquired  much 
valuable 
knowledge,  not 
only  of  acous- 
tics, but  of  the 
treatment  and 
F.  J.  M.  Kaumanns  curing  of 

woods,  at  which  the  Oriental  people  are  expert. 
"The  tone  quality  of  the  World  Phonograph," 


^S£a  SUPERIOR 
REPRODUCER 

Manufactured  under  the  Scotford  patents 


MODEL  I 


Plays  Edison,  Pathe,  and  other 
Records  of  Hill-and-Dale  type 

Gold  or  Nickel  Finish 

DEALERS 

Write  for  sample  stating  name  of  machine- 
attachment  necessary  for  certain  machines 
Quantity  Prices  on  Application 
♦ 

MANUFACTURERS 

!&e  SUPERIOR  TONE  ARM 

Will  be  ready  soon 
It  does  not  follow  the  megaphonic  theory  of 
sound  transmission,  but  advances  a  different 
idea ~  the  natural  way  of  the  echo 
♦ 

Prompt  Deliveries  on 
SUPERIOR  SPRING  MOTORS,  UNI- 
VERSAL REPRODUCERS,  TURN 
TABLES  AND  NEEDLE  CUPS 

BARNHART*BROTHERS 
€T  SPINDLER 

Monroe  and  Throop  Streets,  Chicago 


says  Mr.  Kaumanns,  "is  the  result  of  all  I  could 
learn  of  sound  reproduction  and  transmission 
in  years  of  study  among  the  people  of  every 
nation  where  any  attention  is  paid  to  the  sub- 
ject. And  many  of  us  in  America  would  be 
surprised  to  know  how  advanced  are  some  of 
the  European  and  Asiatic  people  in- the  study  of 
this  important  subject. 

"I  searched  the  whole  world  for  the  secrets 
of  tonal  quality  and  decided,  therefore,  that 
my  invention  should  be  called  'The  World.' 
Our  instrument  represents  the  world's  best  de- 
signing architecture  also.  We  have  created 
styles  in  phonograph  design  that  will  live  and 
endure  and  grow  in  popularity,  because  they 
have  that  quality  of  grace  and  elegance  that 
never  grows  old." 


and  energetic  manager  of  the  Columbia  Co., 
in  Chicago,  Mr.  Lyle,  made  a  proposition  to 
R.  B.  Gregory,  then  head  of  Lyon  &  Healy 
small  goods  department,  to  put  in  an  initial 
stock  of  Columbia  talking  machines  with  cylin- 
der records.  Mr.  Gregory  at  once  saw  the  im- 
mense future  in  store  for  the  talking  machine 


EARLY  DAYS  IP^CHICAGO  TRADE 

J.  N.  Vasey  Gives  Interesting  Account  of  Early 
Development  of  Talking  Machine  Business  of 
Lyon  &  Healy  in  the  Western  Metropolis 


Chicago,  .I'LL.,  July  9. — In  the  early  days  when 
Mr.  Berliner  brought  out  his  new  patented  talk- 
ing machine,  the  Gramophone  (the  former  name 
of  the  Victor  talking  machine),  I  happened  to 
be  passing  a  door  on  one  of  the  floors  of  the 
Unity  Building,  and  1  heard  a  talking  machine 
that  was  entirely  different  to  .what  I  had  pre- 
viously heard,  so  out  of  curiosity  I  entered  the 
place,  which  contained  two  rooms.  One  was 
used  for  Cassell's  publications,  and  the  other 
for  this  new  talking  machine,  of  which  the  pro- 
prietor had  the  agency  for  the  Middle  West, 
this  agency  being  similar  to  the  contract  given 
to  Sherman,  Clay  &  Co.,  of  San  Francisco,  for 
the  Pacific  Coast,  who  under  the  able  manage- 
ment of  L.  F.  Geissler  (now  general  manager 
of  the  Victor  Talking  Machine  Co.),  have  built 
tip  a  remarkable  business.  When  I  entered  I 
introduced  myself  to  the  proprietor,  and  from 
that  time  we  became  very  warm  friends.  He 
often  loaned  a  machine  and  records  to  me,  which 
I  played  at  churches 


Joseph  Nicholas  Vasey 

business,  and  the  department  was,  therefore, 
established  with  E.  Clayson  in  charge,  and  good 
progress  was  made.  Later  an  experienced  talk- 
ing machine  salesman,  Charles  E.  Goodwin,  a 
man  with  lots  of  nerve  and  vim,  was  engaged 
to  develop  the  business. 

At  a  later  period  Mr.  Goodwin  put  in  a  stock 
of  Edison  phonographs  and  records,  and  a  few 
years  after  added  the  Victor  talking  machines 
with  disc  records,  dropping  the  cylinder  lines. 
In  the  meantime  the  Berliner  patents  and  busi- 
ness had  been  taken  over  by  a  very  clever  and 
ingenious  mechanic,  E.  R.  Johnson,  a  man  with 
a  faculty  for  initiative,  creativeness  and  large 
ideality  and  who,  with  Leon  F.  Douglass  and 
the  Babson  Bros.,  reorganized  and  incorporated 
the  Victor  Talking  Machine  Co.,  of  Camden, 
N.  J.,  and  with  the  modern  progressive  methods 
which  this  company  has  used  the  old  Gramo- 


and  public  meetings 
with  great  success. 

I  saw  the  wonder- 
ful possibilities  of  this 
machine  and  what  it 
could  be  developed 
into,  so  I  spent  the 
most  of  my  noon 
hours  there.  I  was 
keenly  interested  in 
its  success.  The  busi- 
ness began  to  grow, 
and  the  proprietor 
said  to  me  one  day, 
"This  machine  is  only 
a  side  issue  with  me, 
and  it  is  growing  so 
fast  that  it  interferes 
with  my  regular  busi- 
ness of  Cassell's  pub- 
lications, and  I  wish 
you  could  get  your 
firm  to  take  the 
agency  off  my  hands 
and  push  it." 

I  immediately  made 
a  bee  line  to  the  store 
and  told  the  manager 
of  the  department  of 
Lyon  &  Healy,  where 
I  was  employed, 
about  it.  I  was  very 
enthusiastic  about  the 
machine  and  asked 
for  the  house  to  take 
over  the  agency  for 
the  Middle  West  and 
give  me  a  chance  to 
develop  the  business. 
I  brought  one  of  the 
machines  to  the  store 
and  demonstrated  it. 

Shortly  afterwards 
a    very  enterprising 


ZfX 


5 Reasons 
why  the 


attachment  is  a  % 


THE  DUO-TONE  phonograph  recorder  is  the  final  refinement 
for  all  machines  using  a  non-permanent  needle.  A  simple,  j 
compact  bracket  containing  one  loud  and  one  soft  Tungsten 
needle — an  attachment  which  can  be  inserted  into  the  needle 
holder  of  any  standard  machine— the  DUO-TONE  is  a  practical 
talking  machine  necessity  for  the  following  reasons: 

1  Loud  or  Soft  Without  Changing  Needles.  With  the 
*  DUO-TONE,  one  can  play  records  requiring  loud  needles 
as  well_  as  those  best  played  with  a  soft  needle  without  the  in- 
convenience of  removing  needles  after  each  record. 

O  From  100  to  300  Records  Per  Needle.  Everyone  knows 
the  better  wearing  qualities  of  the  Tungsten.  Few,  how- 
ever, know  that  these  needles  should  be  worn  down  on  one 
side  only  to  get  best  results.  The  DUO-TONE  makes  this 
possible  for  both  loud  and  soft  records. 

O  Easy  tnterchangeability.    If  desired  to  change  to  steel 
or  fibre  needles,  merely  remove  the  DUO-TONE  attach- 
ment from  the  needle-holder, 

A  Economy — Convenience.    Every  phonograph  user  knows 
the  greater  economy  of  the  Tungsten  needle.    The  DUO- 
TONE,  therefore,  insures  this  economy  plus  the  convenience 
of  no  needle  changes! 

g  $1.00  Is  All  the  DUO-TONE  Costs.  And  this  includes 
*■*  a  set  of  loud  and  soft  Tungsten  needles.  At  this  remarkably 
low  price,  every  phonograph  owner  is  a  possible  buyer. 

r^«o  1  amm  |  This  is  a  most  attractive  opportunity  for  you. 
"CdlCl  5  •  Write  or  wire  us  at  once  for  our  descriptive 
— ^ — -    folder  and  details  on  our  dealer's  proposition . 

The  Duo-Tone  Company,  Ansonia,  Conn. 
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Every  record  in  the  Columbia  Record  List 
for  August  is  evidence  to  an  experienced 
dealer  that  this  list  simply  MUST  smash  all 
records  for  SALES! 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


phone  has  graduated  from  a  small  novelty  ma- 
chine into  one  of  the  most  wonderful  musical 
instruments  the  world  ever  heard  or  saw  and  the 
talking  machine  business  has  surpassed  anything 
in  the  musical  world.  The  possibilities  are  so 
great  and  the  field  so  wide  that  the  talking 
machine  business  is  as  yet  in  its  infancy. 

Mr.  Goodwin  was  making  excellent  progress 
in  the  wholesale  department,  but  he  was  far 
from  being  satisfied  with  the  retail  end  and  steps 
were  immediately  taken  to  improve  it.  A  por- 
tion of  the  ground  floor  space  was  given  over 
to  the  retail  salesrooms  and  a  small  concert 
room,  while  a  section  of  our  window  space  was 
devoted  to  talking  machine  display. 

Eater  on  we  engaged  Ellis  Hansen,  who  was 
window  trimmer  for  Sherman,  Clay  &  Co.  prior 
to  the  San  Francisco  earthquake.  He  is  one  of 
the  cleverest,  most  ingenious  and  resourceful 
window  decorators  I  have  ever  met.  He  has 
since  taken  up  this  work  on  a  large  scale  and 
is  making  a  national  reputation.  His  displays 
soon  attracted  much  attention  and  were  fa- 
vorably  commented    upon    and    this,  together 


with  the  clever  and  judicious  advertising  by 
B.  F.  Jefferson,  manager  of  the  advertising  de- 
partment, soon  had  a  wonderful  effect  on  the 
sales  of  talking  machines  and  records,  and  we 
began  to  enlarge  our  machine  and  record  sales 
spaces,  and  shortly  afterwards  the  house  had 
all  of  the  windows  remodeled  for  high-class  win- 
dow dressing. 

When  Mr.  Wiswell  succeeded  Mr.  Goodwin  as 
department  manager  I  further  suggested  that 
two  more  machine  salesrooms  be  added  and  also 
a  larger  concert  room,  which  he  succeeded  in 
getting,  and  the  whole  was  artistically  redec- 
orated in  beautifully  blended  colors  and 
draperies  of  special  design.  This  gave  us  five 
large  retail  machine  rooms  and  sixteen  record 
salesrooms,  also  a  large  concert  room  in  which 
we  gave  free  daily  concerts  from  10  a.  m.  to 
5  p.  m. 

In  their  new  building  Lyon  &  Healy  have  six 
soundproof  retail  machine  salesrooms  and  very 
line  reception  quarters  for  customers,  also  a 
large  concert  room  with  a  seating  capacity  of 
284  on  the  first  floor,  and  the  finest  record  de- 


partment with  twenty-four  soundproof  rooms  on 
the  second  floor,  and  the  department  as  a  whole 
is  probably  the  finest  and  most  complete  in  the 
world. 

This  all  goes  to  show  that  from  a  small  be- 
ginning a  wonderful  business  can  be  developed. 

I  again  say  that  the  talking  machine  business 
is  in  its  infancy  and  talking  machines  are  rapid- 
ly becoming  a  household  necessity,  and  the  com- 
mercial possibilities  are  not  only  vast  but  far- 
reaching,  and  if  the  dealers  throughout  the  coun- 
try would  only  take  advantage  of  the  immense 
organization  of  the  talking  machine  companies 
with  their  extensive  advertising  by  doing  their 
share,  the  dealers  could  double  their  business 
in  a  short  time. 


HANDLES  THE  EDISON  LINE 


T.  F.  Sibley,  music  dealer  of  Visalia,  Cal.,  has 
just  secured  the  exclusive  agency  for  the  Edison 
Diamond  Disc  phonograph,  which  he'  will  fea- 
ture in  his  store  on  Court  street,  which  has  been 
rechristened  the  "Edison  Shop." 


PATHE  PATHEPHONES 
AND  RECORDS 
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BEST  BY  TEST 

SERVICE 

From  the  Jobber  Is 

SUCCESS 

to  the  Dealer 

THE  FISCHER  COMPANY 

940-1030  Chestnut  Street,  Cleveland,  Ohio 

OLDEST  PATHE  JOBBER 

This  inspection  slip  appears  on  all  shipments  by  us. 
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The  CONTENTS  OF  THIS  CASE  have  been  examined 
by  The  Fischer  Co  and  found  O.  K. 
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625  NEW  DEALERS 
IN  SIX  MONTHS 


From  January  1st  to  July  1st,  1917,  out  of  the  many 
hundreds  of  merchants  who  have  applied  for  dealerships,  625 
have  qualified  and  been  accepted  as  dealers  in  the 


MODEL  50 


NEW 
EDISON 
DIAMOND 
AMBEROLA 


That's  an  average  of  104  new  dealers  per  month — 
26  per  week,  or  more  than  4  new  dealers  every  work- 
ing day  who  have  come  to  realize  the  merchandising 
possibilities  of  the  AMBEROLA. 

THERE  MUST  BE  SOMETHING  BACK  OF  IT 


THOMAS  A.  EDISON,  Inc. 

ORANGE,  N.  J. 


Musical  Phonograph  Division 


Amberola  Department 
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Patriotic  Window  Displays  Are  the  Vogue 
with  Talking  Machine  Dealers  ■■■■       by  eihs  Hansen 


This  is  the  fifth  of  a  series  of  articles  on  window  display 
written  by  Ellis  Hansen,  who  is  recognized  as  one  of  the 
most  practical  designers  of  talking  machine  window  dis- 
plays in  the  United  States,  having  during  his  career  been 
connected  with  Sherman,  Clay  &  Co.,  San  Francisco;  the 
Victor  Talking  Machine  Co.,  Camden,  N.  J.;  Lyon  &  Healy, 
Chicago,  and  the  R.  Wurlitzer  Co.,  Chicago.  There  is  no 
man  in  the  trade  so  well  equipped  to  tell  dealers  how  they 
may  utilize  their  windows  to  the  best  possible  advantage  as 
a  business  producer.  We  consider  ourselves  fortunate  to 
have  secured  the  services  of  so  valuable  a  man  and  we 
feel  sure  that  his  suggestions  will  prove  a  distinct  aid  to 
the  dealers  in  utilizing  their  window  space  to  the  best 
advantage. — Editor. 

The  hearty  welcome  and  great  ovation  given 
to  Joffre  and  the  French  war  commissioners 
during  their  brief  stay  in  this  country  in- 
spired hundreds  of  merchants  to  make  patriotic 
window  displays  in  all  the  cities  that  the  com- 
mission honored  with  its  visit.  The  recruiting 
campaign  has  also  resulted  in  a  number  of  pa- 
triotic displays,  not  only  among  the  big  depart- 
ment stores,  but  also  in  the  music  trade.  While 
these  displays  undoubtedly  have  helped  the 
government  in  its  big  campaign  for  fighting 
men  for  the  army  and  navy,  I  believe  it  an 
unnecessary  sacrifice  not  to  show  any  goods  in 
connection  with  the  displays.  So  great  an  event 
as  the  United  States'  entrance  into  the  world 
war  can  very  well  be  reflected  from  show-win- 
dows without  giving  all  the  space  up  to  ma- 
chine guns  and  torpedoes.  It  is  quite  possible 
for  the  small  dealer  with  only  one  window  to 
capitalize  the  enormous  interest  in  the  war, 
without  making  an  exclusive  show  of  military 
equipment. 

The  recent  announcement  that  General  Per- 
shing and  his  first  division  of  American  troops 
had  arrived  "somewhere  in  France"  gives  a 
splendid  opportunity  to  talking  machine  dealers 
to  make  patriotic  displays  and  adopt  The  Music 


Trade  Review's  slogan,  "Let's  have  patriotic 
music  in  every  home."  In  the  April  issue  of 
The  World  I  described  how  to  make  an  inex- 
pensive and  effective  display  on  this  order. 
Since  then  I  have  designed  and  installed  a  num- 


also  for  the  fine  band  concerts .  given  to  jthou- 
sands  of  people  every  day  during  the  sum- 
mer. Among  the  many  tasteful  marble  monu- 
ments are  those  dedicated  to  Ambroise  Thomas 
with    an   accompanying   statue    of  "Mignon," 


Adam  Schaaf's  "Patriotic  Music  in 

ber  of  patriotic  displays,  among  which  the  Adam 
Schaaf  window  illustrated  herewith  is  the  most 
pretentious,  not  only  on  account  of  the  elaborate 
setting  but  especially  for  its  "news  value"  in 
the  details  in  regard  to  the  world's  war.  For 
the  background  I  have  adapted  the  large  bronze 
entrance  gate  to  the  Pare  Monceau  in  Paris. 
This  is  considered  to  be  one  of  the  finest  grilles 
in  artistic  Paris.  Pare  Monceau  is  famous  not 
only  for  its  beautifully  laid  out  garden,  but 


the  Home"  Window  by  Ellis  Hansen 

Gounod  with  statues  of  "Marguerite,"  "Sap- 
pho" and  "Juliette"  and  the  "Genius  of  Music." 
Among  other  composers  is  a  monument  to 
Chopin. 

In  the  display  I  made  the  size  of  the  gate 
24  feet  wide  by  12  feet  high,  which  is  a  little 
more  than  half  the  original  size.  The  finish 
was  made  to  represent  old  bronze  with  the  ex- 
ception of  the  three  coats  of  arms  which  sur- 
(Continued  on  page  97) 


Your  Next 
Record  Order 


Record  Service 
You'll  Like 

Service  that  advises  you  in  advance  of  those  Records  that 
will  prove  the  biggest  sellers  in  each  month's  list — a  choice  de- 
termined by  our  record  committee  of  twelve  people. 

Service  that  furnishes  these  most  popular  numbers  —  and 
any  other  Records  you  want. 

Service  that  embraces  painstaking  care  and  utmost  dispatch 
in  filling  your  orders. 

Service  that  has  a  definite  part  in  building  your  business 
through  assisting  you  to  better  meet  the  wants  of  your  buying 
public. 


would  be  a  good  one  with  which  to  try  out  our  matchless  facil- 
ities. No  order  too  large  or  too  small.  Let  us  help  you  to  a 
greater  business. 

GrinnellBros 

Wholesale  Distributors,  Victrolas  and  Records 

First  and  State  Streets  DETROIT 

Let  us  send  you  advance  lists  of  best  selling  Records  FREE,  monthly.  To  allow  us  to 
do  this  doesn't  obligate  you  in  the  least. 
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I  For  America's  Greatest  PATHE  j 
j  SERVICE — Pathephones  and  [ 
|  Records  Get  Hand-in-Hand  with  j 
I  the  Pittsburgh  Pathephone  Co.!  j 


"H/<  >A 


Real  Preparedness  for 

Talking  Machine 
and  Record  Business— 

The  kind  of  service  you  want — the 
kind  of  service  that  makes  real  bus- 
iness and  big  profits  for  Pathe 
dealers. 

Our  New  4 Story  Exclusive 
Pathe  Building  Is 
Ready  For  You — 

With  every  machine  when  you  want  it ! 
With  every  record  when  you  want  it ! 


A  Golden  Tip! 

Tie  up  with  PATHE! 

Tie  up  with  PITTSBURGH  PATHEPHONE 
CO.  SERVICE! 

Tie  up  with  the  machine  and  records  that  are 
quickly  and  surely  getting  an  unshakable  hold  on 
.the'talking'^machine^business  of  America'!    |S  ~  ~ 


PITTSBURGH  PATHEPHONE  CO. 


963  Liberty  Avenue 


PITTSBURGH,  PA. 


imiiiiiniiiiiiiiiiuiiiiiiiuiiiiii 
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PATRIOTIC  WINDOWS  ALL  THE  VOGUE 

(Continued  from  page  95) 

mount  the  grille,  the  American  in  the  center 
and  the  French  and  English  on  either  side. 
These  were  painted  in  the  natural  colors,  and 


Arrangement  of  Record  Labels 

surrounded  by  small  frosted  electric  lamps.  The 
two  large  circular  globes  were  exact  replicas  of 
the  ones  used  in  Paris.  Back  of  the  middle 
gate  was  placed  a  large  American  banner,  to 


1886,  is  reserved  for  commissioned  officers  of  officers  and  commanding  generals  of  the  army." 
the  British  army  and  navy  who  though  nomi-  It  is,  however,  very  important  for  anyone  who 
nated  for  the  Victoria  Cross  have  failed  to  re-  intends  to  use  this  interesting  feature  to  get 
ceive  it." 

"The  Con- 
gressional 
Medal  of  Hon- 
or, U.  S.  A.; 
much  enlarged. 
Record  —  'The 
Star  -Spangled 
Banner.'  This 
decoration  is  to 
an  American 
military  hero 
what  the  Vic- 
toria Cross  is  to 

an   Englishman.  Entrance  Gate  to  Pare  Monceau,  Paris,  the  Background  in  Adam  Schaaf  Window 


It  was  instituted  after  the  Civil  War  and  is  con- 
ferred only  by  vote  of  Congress.  Fewer  than 
two  thousand  of  these  have  been  conferred." 

"V  i  c  t  o  r  i  a  Cross, 
English ;  much  en- 
larged. One  of  the 
most  coveted  personal 
decorations  in  the 
world.  A  bronze  Mal- 
tese cross  one  and  one- 
half  inches  in  diam- 
eter. In  the  center 
the  royal  crest  and  be- 
1  o  w  in  scroll  'For 
Valour.'  Officers  and 
men  are  equally  eli- 
gible to  win  it." 

"The  Medaille  Mili- 
taire,  French;  much  en- 
larged.    This  decora- 

Bet  and  Nd  to  hold  fecord  poTeof 'm't ^5 

Arrangement  of  Oval  Frames  for  a  Background  for  Patriotic  Window    desired      by  soldiers 

than  the  medal  of  the  Legion  of  Honor,  as  it  is 
conferred  only  for  military  heroism.  It  is  curi- 
ously confined   to  privates,  non-commissioned 


the  replicas  of  the  decorations  of  honor  ab- 
solutely correct  in  form,  scale  and  color  to  the 
most  minute  detail.  I  obtained  the  illustrations 
and  descriptions  from  an  article  in  Everybody's 
Magazine  under  the  title  of  "For  Valor"  in  the 
Christmas  Number,  1914,  and  had  an  artist  of 
repute  copy  and  paint  them.    Some  of  the  other 


the  right  a  French  and  the  left  an  English  ban- 
ner. On  either  side  of  the  foreground  were 
large  signs,  ornamented  with  bronze  corners 
and  with  the  heading  "Let's  have  patriotic  mu- 
sic in  every  home."  (On  these  signs  are  pic- 
tures of  American  soldiers  dreaming  of  "home, 
sweet  home.")    These  signs  read  as  follows: 

"Music  is  the  keynote  of  patriotism.  The 
charm,  the  appeal,  the  inspiration  of  patriotic 
music  is  as  necessary  to  the  one  who  does  his 
bit  at  home  as  the  music  of  the  military  band 
is  to  the  soldier  at  the  front.  The  Adam  Schaaf 
player-piano  makes  it  possible  for  you  to  have 
the  best  in  music  in  your  own  home.  It  opens 
a  new  world  of  happiness — it  kindles  patriotism 
through  the  medium  of  the  songs  which  have 
become  sacred  to  the  nation." 

A  grand  player  piano  was  placed  on  a  plat- 
form in  the  center  of  the  display,  three  Grafo- 
nolas  and  three  Edisons  to  the  right  and  left. 
Two  oval  frames  containing  pictures  of  two 
French  "poilus"  proudly  showing  their  "Medaille 
Militaire"  and  "La  Croix  d'Honeur."  Grouped 
around  these  frames  were  ten  patriotic  and  war 
songs  of  our  Allies.  On  each  record  label  was 
pasted  a  "cut  out"  of  a  girl  in  her  national  garb 
and  holding  the  flag  of  her  nation. 

Between  the  records  were  arranged  American, 
French,  English,  Belgian,  Italian  and  other 
small  silk  flags  of  our  allies.  The  most  notable 
features  of  the  display  were  the  five  records  in 
the  center,  each  with  a  white  velvet  pillow  on 
which  rested  an  exact,  but  greatly  enlarged 
enameled  decoration  of  honor.  The  two  deco- 
rations on  the  pillows  nearest  to  the  oval  frames 
were  French  and  represented  "the  cross  of 
honor"  and  "military  medal,"  the  two  French 
orders  that  were  pictured  on  the  breasts  of 
the  soldiers.  With  each  record  was  a  short 
description  of  the  importance  and  significance 
of  each  other  as  follows: 

"Cross  of  the  Order  of  the  Legion  of  Honor, 
French;  much  enlarged.  Record — 'La  Mar- 
seillaise.' This  decoration  of  the  famous 
French  order  was  created  by  Napoleon  I.  It 
may  be  conferred  fur  other  than  military  serv- 
ices though  the  order  is  essentially  military." 

"Distinguished  Service  Order,  English;  much 
enlarged.  Record— 'God  Save  the  King.'  This 
decoration,    instituted    by    Queen    Victoria  in 


The  Legion  of  Honor         The  Victoria  Cross 

interesting  details  in  this  display  are  not  so 
difficult  and  can  be  taken  advantage  of  by  al- 
most any  dealer  without  going  to  a  great  deal 
of  expense  or  trouble.    Those  dealers  that  fol- 

(Continued  on  page  100) 
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IMPERIAL  NO.  1 


IMPERIAL  NO.  2 


The  IMPERIAL  MACHINE  is  not  an  " assembled  or 
stencilled"  article.  Every  part  of  the  motor  and  equipment — no 
matter  how  small — is  manufactured  with  greatest  accuracy  and 
under  competent  supervision  at  our  plant  in  Wilmington,  Del. 

Every  machine  has  a  scientifically  constructed  Sound  Box 
playing  all  makes  of  disc  records. 

Cabinets  are  made  in  all  finishes  of  Mahogany  and 
Quartered  Oak. 


SPECIFICATIONS  OF  IMPERIAL  MACHINES 


Model 


No. 
No. 
No. 
No. 

No. 
No. 

Diamond 
Panelled 
Mahogany 


1 

2 
3 
4 

5 

6 

No.  6 


Height 

Width 

Depth 

Motor 

Cast  Iron 
Turntable 

Finish  of  Metal 
Trimmings 

Price 

16-inch 

19-inch 

Single  Spring- 

10-inch 

Nickel  Plated 

$25.00 

16-inch 

17^-inch 

2034 -inch 

Double  Spring 

10-inch 

Nickel  Plated 

35.00 

42  y4 -inch 

1824-inch 

20*4 -inch 

Double  Spring 

12-inch 

Nickel  Plated 

70.00 

45-inch 

21 -inch 

2434-inch 

Double  Spring 

12-inch 

Nickel  Plated 

90.00 

4734-inch 

22  54-inch 

25-inch 

Triple  Spring 

12-inch 

Nickel  Plated 

135.00 

48-inch 

2254-inch 

2534-inch 

Triple  Spring 

1  12-inch 

Nickel  Plated 

175.00 

48-inch 

22  44-inch 

2534-inch 

Triple  Spring 

12-inch 

Nickel  Plated 

190.00 

Models  Nos.  5  and  6  can  be  furnished  with  exposed  metal  parts  and' trimmings  in  heavy  gold  plating. 
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Imperial  three-spring, 
worm  -  driven,  noise- 
less, Precision  Motor. 


Particular  attention 
is  drawn  to  our  noise- 
less, worm  -  driven, 
precision  motors. 
Imperial  No.  1  has 
the  single  spring;  Im- 
perial Nos.  2  to  4, 
the  double  spring  and 
Nos.  5  and  6,  the 
triple   spring  motor. 


Aside  from  the  fact  that  the  IMPERIAL  MACHINES  offer  unprecedented  values  and  thereby  afford  the 
dealer  exceptional  profit  possibilities— a  further  decided  advantage  is  given  the  Imperial  dealer  in  the  splendid  list 
of  IMPERIAL  RECORDS,  to  which  attractive  additions  are  made  every  month.  Copies  of  the  Imperial 
catalogue  will  be  mailed  upon  request. 

LIBERAL  DISCOUNTS— WRITE  FOR  PARTICULARS 

IMPERIAL  TALKING  MACHINE  CO. 

Main  Offices  and  Factory,  No.  9  Vandever  Avenue,  Wilmington,  Delaware 


I 


% 


Recording  Laboratories  and  Show  Rooms: 
35-37  West  31st  Street,  New  York  City 


Pacific  Coast  Distributors:  STERN  TALKING  MACHINE  CORPN. 
1085  Market  Street  San  Francisco,  Cal. 
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VAN  VEEN  "BED-SET"  DEMONSTRATION  BOOTHS 

COMBINE  BEAUTY,  EFFICIENCY  AND  ECONOMY 

HERE  IS  PROOF  OF  THEIR  BEAUTY— THE  DEALERS  WILL.  TESTIFY  TO  THE  REST 


Van  Veen  "Bed-Set"  Sec- 
tional Booths  can  be  erected 
as  easily  as  a  bed  (no  skilled 
labor  required).  Booths 
shipped  on  short  notice  any- 
iv here.  Room  sizes  any  mul- 
tiple of  3  feet.  High  grade 
finish,  will  match  your  sam- 
ple if  desired.  Sound-proof 
construction. 


We  Design 
and 
Build 
Complete 
Interiors 


Write  for  YOUR  copy 
of  our  new  catalog  just 
off  the  press.  It  will 
convince  you  of  the 
practical  value  of  the 
Van  Veen  "Bed-Set" 
System. 


VAN  VEEN  INSTALLATION  IN  WAREROOMS  OF  L.  EPSTEIN  &  CO..  NEW  YORK 


Arthur  L. 
Van  Veen  &  Co. 

47  W.  34th  St. 
NEW  YORK 


PATRIOTIC  WINDOWS  ALL  THE  VOGUE 

(Continued  from  page  97) 

lowed  the  directions  in  the  March  issue  of  this 
journal  and  made  the  Easter  display  can  use 
the  same  three  oval  frames  for  a  background 
(see  diagram,  p.  97).  Any  newspaper  office  can 
supply  photos  of  the  three  generals — Pershing, 
Joffre  and  Haig.  Have  these  photographs  en- 
larged to  sixteen  by  twenty  inches,  which  will 
cost  about  40  cents  each.  Arrange  your  five 
American  records  on  the  Pershing  frame — 
French  and  Italian  on  Joffre — and  English, 
Canadian  and  Irish  records  around  General 
Haig's  picture.  Procure  twelve  small  silk  flags 
as  follows:  Four  American,  two  French,  one 
English,  one  Irish,  two  Belgian,  one  Russian 
and  one  Italian,  and  tack  the  four  American  on 
the  center  frame  with  Pershing;  the  English, 
Irish,  Belgian  and  Italian  on  Haig's  frame  and 
the  remaining  four  flags  on  Joffre.  Get  fifteen 
record  rings  with  the  labels  of  your  records  and 
fasten  in  the  regular  way  and  you  will  have 
a  very  timely,  interesting  and  attractive  dis- 
play at  the  cost  of  only  a  few  dollars.  If 
you  should  find  it  difficult  to  get  the  photo- 
graphs, you  might  use  patriotic  posters  such 
as  are  issued  by  the  talking  machine  manufac- 
turers, or  use  the  frame  for  show  card  work 
that  suits  your  fancy.  Pictures  of  the  three  al- 
lied generals  in  poster  effect  can  also  be  found  on 
front  pages  in  late  back  numbers  of  Collier's 
Weekly,  but  photographic  enlargements  are  best. 
Questions  and  Answers 

Ireland  Music  Co.,  Iowa. — The  best  book  on 
window  trimming,  "The  Art  of  Decorating 
Show  Windows  and  Interiors,"  410  pages,  618 
illustrations.  Price  $3.50.  The  Merchants  Rec- 
ord Co.,  413  South  Dearborn  street,  Chicago. 

Thos.  Goggan  &  Bros.,  San  Antonio,  Tex.— 
Information  in  regard  to  black  and  white  dis- 
play will  be  sent  by  mail  in  a  few  days. 


NEW  RECORDING  LABORATORIES       EMERSON  LABORATORY  COMPLETED 


Starr  Piano  Co.  Leases  New  Quarters  at  9-11 
East  Thirty-seventh  Street,  New  York,  and 
Signs  Up  Some  New  Record  Artists 


The  Starr  Piano  Co.  has  leased  new  and 
larger  quarters  for  its  recording  laboratories 
at  9-11  East  Thirty-seventh  street,  New  York, 
and  will  be  settled  in  the  new  premises  and 
ready  for  operation  about  August  1.  The  com- 
pany announces  that  Helen  Ware,  the  eminent 
violinist,  and  Frederic  Martin,  the  noted  basso, 
have  been  signed  up  to  make  Starr  records,  and 
the  first  of  their  records  will  appear  shortly. 
The  recordings  of  Arthur  Hall  and  Geo.  Baird 
are  becoming  increasingly  popular,  as  are  the 
patriotic  recordings  of  Chas.  Clark.  Among  the 
band  records  featured  by  the  Starr  Co.  are 
those  of  the  Kismet  Temple  Band,  the  Starr 
Military  Band  and  the  Starr  Concert  Band.  The 
plant  in  Richmond,  Ind.,  is  working  to  capacity. 


The  Emerson  Phonograph  Co.,  New  York, 
has  announced  that  its  new  laboratory  in  New 
York  City  is  completed  and  in  operation.  In- 
creased facilities  will  enable  the  company  to 
turn  out  matrices  sufficient  to  materially  in- 
crease its  production  of  records  as  soon  as  the 
fall  season  opens.  The  new  pressing  plant 
which  is  being  erected  by  the  company  having 
a  contract  with  the  Emerson  Co.  is  well  under 
way.  This  new  plant  will  have  an  output  of 
200,000  25-cent  records  per  day. 


The  firm  of  Delaplain  &  Huffman  has  been 
organized  in  Marion,  Kan.,  for  the  purpose  of 
handling  a  full  line  of  Victor  talking  machines. 


The  N.  T.  Manufacturing  Co.,  formerly  known 
as  the  Universal  Woodworking  Co.,  has  secured 
a  factory  on  Short  Remsen  street,  Cohoes,  N.  Y., 
where  it  will  make  talking  machine  cabinets. 


Big  Money-Making  Propositions^ 

/  WRITE  TO-DAY  FOR  IT  Dealers  Make  Money 


A  THRIVING  ROCKFORD  DEALER 

Rockford,  III.,  July  7. — The  Paulding  Co.,  which 
opened  here  almost  a  month  ago,  is  rapidly  be- 
coming one  of  the  most  prominent  retail  talking 
machine  houses  in  Rockford.  The  store,  which 
is  located  at  312  South  Main  street,  is  under 
the  direction  of  George  Paulding,  who  is  a  man 
of  long  standirtg  in  the  music  trade.  The 
company  is  handling  the  complete  Brunswick 
line,  a  full  stock  of  Pathe  records  and  plans  to 
handle  the  Stewart  line  of  phonographs  and  ex- 
pects a  big  business  when  the  first  of  the  mili- 
tary training  camps  open  in  Rockford  soon. 


Si 


RADIVARA 

'known  for  tone" 


Because  we  give  most 
liberal  discounts 


We  actually  create  sales  for  dealers  through  regular  news" 
paper  advertising  right  in  the  dealer's  territory.  Remember  any 
talking  machine  will  sell  during  the  holiday  season,  but  for  the 
dealer  who  wants  to  sell  in  all  FOUR  SEASONS  we  recommend — 


Si 


RADIVARA 

"KNOWN  FOR  TONE" 

Is  made  complete  in  ONE  FACTORY. 
Not  assembled  in  furniture  factories. 

Send  for  Catalog 

The  tone  of  the  NEW  20th  CENTURY  MUSIC 
MASTER  reflects  the  genius  of  the  world's  great- 
est violin  maker,  being  the  only  phonograph  in  the 
world  that  contains  a  regular  spruce  sound  board 
like  the  piano  and  violin.  It's  the  finest  natural 
tone  talking  machine  money  can  buy.  Plays  all 
makes  of  records. 

SCHILLING  PIANO  CO. 

Wholesale  Distributors 
112  West  23d  Street,  New  York 


From 

$45  to  $225 


THE    TALKING    MACHINE  WORLD 


101 


ATTRACTIVE  VICTOR  CARDS 

For  Window  or  Store  Display  Purposes  Just 
Issued  Bearing  on  Victor  Products 


PHONO  RECORD  HOLDERS 

provide  the  greatest  possible  protection  and 
convenience  in  handling  records. 
We  make  two   kinds :  —  One  put  up  for 
retailing  and  another  for  dealers'  stock.  Write 
us  today. 

INDEXO  PHONO  RECORD  FILE  CO. 

14-16  WOOSTER  STREET  NEW  YORK 

COLUMBIA  MID=M0NTH  LIST 

Of  Records  Will  Make  Its  Debut  on  August 
10 — Embodied  in  Regular  List  Later 


The  Columbia  Graphophone  Co.  has  just  ad- 
vised its  dealers  of  the  issuance  of  its  first  mid- 
month  list,  which  will  be  published  on  August 
10.  On  that  date  the  company  will  place  on 
sale  eight  records  which  include  popular  hits 
that  Columbia  dealers  can  exploit  to  excellent 
advantage.  This  mid-month  list  will  be  issued 
regularly  and  the  Columbia  Co.  advises  its  deal- 
ers that  it  is  inaugurating  this  new  idea  in  order 
to  enable  them  to  get  more  business  from  the 
tenth  to  the  twentieth  of  each  month — the  ten 
dullest  record  days  of  the  month. 


The  Victor  Talking  Machine  Co.  has,  sent 
out  to  its  dealers  a  very  attractive  display  card 
featuring  the  Victor  Tungs-tone  Stylus.  This 
card  reproduces  one  of  the  packages  which  will 
sell  at  10  cents-  and  calls  attention  to  the  fact 
that  these  needles  will  play  from  100  to  300 
records  without  changing. 

The  text  on  these  cards  also  tells  the  buyer 
how  to  use  the  needles,  emphasizing  the  fact 
that  the  sound  box  should  be  carefully  lowered 
and  the  stylus  or  needle  placed  upon  the  smooth, 
outside  rim  of  the  record  and  gently  pushed 
into  the  record  groove* 

Accompanying  these  cards  was  a  third  win- 
dow display  card  reproducing  two  of  the  awards 
which  the  Victor  Co.  received  for  its  exhibit 
at  the  Panama-Pacific  Exposition  in  San  Fran- 
cisco. 

The  following  letter  notified  the  dealers  of 
the  purport  of  these  three  cards: 

"The  public  forgets  over  night,  and  conse- 
quently it  is  our  business  and  the  business  of 
every  Victor  dealer  to  see  to  it  that  the  public 
is  given  no  chance  to  forget.  A  year's  experi- 
ence with  the  Tungs-tone  Stylus  has  abundantly 
justified  the  claims  made  for  it.  It  has  shown 
conclusively  that  the  original  claims  were  too 
conservative.  We  are  also  reaching  the  point 
where  we  come  nearer  to  supplying  the  demand 
and  consequently  we  have  prepared  and  are 
sending  you  herewith,  a  display  card  which  will 
enable  you  personally  to  call  the  attention  of 
your  customers  to  the  Tungs-tone  stylus.  An- 
other important  matter  is  the  question  of' awards 
at  the  Panama-Pacific  Exposition  in  San  Fran- 
cisco. We  are  enclosing  two  smaller  display 
cards  on  this  subject,  which  provide  authori- 
tative information,  and  should  be  displayed  in 
record  booths  or  wherever  else  due  publicity 
can  be  secured  for  them,  in  order  that  there 
shall  be  no  confusion  in  the  public,  nor  in  the 
mind  of  any  Victor  dealer." 


SINGS  FOR  GEN.  PERSHING  IN  PARIS 


On  the  occasion  of  General  Pershing's  at- 
tendance at  the  performance  at  the  Paris  Opera 
Comique,  Mme.  Martha  Chenal,  one  of  the  many 
famous  artists  recording  for  the  Pathe  Freres 
Phonograph  Co.,  sang  the  "Marseillaise"  accom- 
panied by  a  chorus  of  soldiers  and  sailors.  Mme. 
Chenal  has  also  recorded  this  selection  for  the 
Pathe  Co.  and  Pathe  dealers  have  reported  a 
continued  demand  for  this  record,  which  is  a 
splendid  reproduction  of  Mme.  Chenal's  beau- 
tiful voice. 


INCORPORATED 

National  Vitaphone  Corp.  was  incorporated 
in  Delaware  last  week  to  manufacture,  sell  and 
deal  in  talking  machines  of  all  kinds  with 
capital  of  $2,000,000;  Lewis  Shuldenfrei,  R.  Ru- 
dolph, W.  Metcalf,  the  incorporators,  are  all 
of  New  York. 

I.Mil'ilLllil    rilhlliMILI.i         ,:;L- J.:^..!      Kli.l.il.iulJ.r.:  i!  ■ 


HOW  BEST  TO  STUDY  FRENCH 

The  Cortina  Military  Phone-Method  has  come 
into  much  popularity.  This  is  a  timely  adapta- 
tion of  the  Cortina  method  of  studying  'lan- 
guages and  a  set  of  twenty  records,  togethet 
with  a  military  manual  and  French  language 
book  enables  those  soldiers  who  are  shortly  to 
go  "somewhere  in  France"  to  rapidly  acquire 
the  necessary  parts  of  the  French  language. 
The  manual  is  written  by  Jean  A.  Picard,  a  vet- 
eran of  the  Marne,  and  contains  a  foreword  by 
Major-General  Leonard  Wood.  The  Cortina 
Academy  of  Languages  is  planning  to  shortly 
publish  a  series  of  military  literature, 
llllllllllllllllllllllllllllllllli 

§§      „(THE    PERFECTION    BALL    BEARING  Our  new  model  "PERFECTION" 

H      TONE  ARM  is  a  patented  mechanism.     The  DAI  I      nr  ADIWr     TONIC  ARM 

ball  bearing  swivel  idea  is  our  origination  so    BALL     BEARING     lONL  ARM 

therefore    all    manufacturers    of    ball    bearing  dSBEBNKSk      AND    REPRODUCER,   No.   4,  has 

tone  arms  are  cautioned  against  infringing  this     ^pjgESWM^pwm      proven  to  he  a  phenomenal  success  as 

Mnnnmtmrl      more  than  half  of  the  Edison  dealers  in 
the  country  and   many  who  sell  other 
makes  of  machines  as  well  are  promoting 
the  exclusive  sale  of  this  newly  improved 
accessory.    Almost  25,000  sets  are  now 
in  use  and  giving  excellent  satisfaction  to  the 
owners  of  Edison  Disc  machines.    For  playing 
lateral  cut  records  on  all  types  of  Edison  Disc 
machines  this  accessory  has  proven  to  be  un- 
equaled,   both   mechanically    and  scientifically. 
All  phonograph  dealers  should  carry  a  quantity 
in  stock.      It  helps  the  Edison   dealer  to  sell 
machines  and  when  shown  to  owners  of  Edison  Disc  machines  by  dealers  who 
handle  lateral  cut  records,  it  will  be  the  means  of  creating  a  new  demand  for 
steel  needle  records.    Prices  quoted  on  application. 

|  NEW  ENGLAND  TALKING  MACHINE  CO. 

1     16  BEACH  STREET  BOSTON,  MASS 

fif^i;,!,!',,:;!,,:,!,!;,:,! ,  r.l ,  ,1    I.i.m  I   , .:  I':1  N  ! ;   i.,  ■  Illlllllllllllllllllllllllllltlllllllllllllllllllllllllllll  


SCHLOSS 
BROS. 

637-645  West  55th  St.,  New  York 

Telephone  Columbus  7947 
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"OUT  IN  THE  OPEN  — 
NOTHING  TO  HIDE 


AUTOMATIC  STQP 


UNIVERSAL  JOINT 


NEEDLE  CUPS 


TONE  MODERATOR 


AUTOMATIC 
LID  SUPPORT 


SPEED  CONTROL 


IMPROVED  TONE 
AMPLIFIER 


IMPROVED  TIME 
'CONTROL  ADJUSTMENT 

NOISELESS  WINDING 
GUARANTEED  MOTOR 


REMOVABLE  BACK 
DETACHABLE  GRILLE 

NEEDLE  REST 


PLAYS  ALL  STYLUS 
INCLUDED  IN 
EQUIPMENT 


Don't  crowd 
12  good 
months 
into  one. 

Write  for 
profitable 

exclusive 
agency 
proposition. 


Every 

CRESCENT 
S  I  LVERTONE 
PHONOGRAPH 

PLAYS  ALL  RECORDS 


Send  for  your  copy 
of  our  new 

1918 

catalog — now  ready 

CRESCENT  TALKING 
MACHINE  CO.,  Inc. 

Mfrs.  of  tbe 
Famous  Silvertone  Line 

109  Reade  St.,  New  York 
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OPTIMISM  REIGNS  SUPREME  IN  THE  BALTIMORE  TRADE 

Leading  Dealers  Ordering  Early,  Anticipating  an  Active  Fall— Why  Manager  Heath  of  Columbia 
Co.  Feels  Buoyant  Over  Outlook— New  Pathe  Representatives— News  of  the  Month 


Baltimore,  Md.,  July  7. — Satisfaction  is  written 
on  the  faces  of  practically  all  of  the  talking 
machine  dealers  of  the  city  and  the  distributors 
especially  are  either  reporting  good  business  or 
are  optimistic  enough  to  show  reasons  why  this 
is  going  to  be  a  big  season  with  all  of  them. 

The  situation  with  the  small  dealers  varies. 
Some  refuse  to  lay  in  the  advance  stock  at  this 
season  of  the  year  as  they  did  last  year,  but 
have  orders  in  for  late  delivery^about  August 
1.  Others  are  taking  in  just  as  much  stock 
as  they  can  carry. 

Business  in  records  has  been  simply  wonder- 
ful all  around.    This  is  very  satisfactory  to  all 


Roberts  made  several  trips  to  the  Victor  fac- 
tory during  the  month.  He  reports  a  number 
of  sales  of  Victrolas  to  various  vessels  in  the 
navy.  The  smallest  machine  bought  has  been 
a  number  nine  model. 

W.  A.  Eisenbrandt,  of  H.  R.  Eisenbrandt 
Sons,  Inc.,  Victor  distributors,  reports  whole- 
sale business  ahead  of  last  June  and  retail  busi- 
ness just  about  equaling  the  business  for  the 
past  year.  Mr.  Eisenbrandt  says  one  of  the  best 
signs  of  real  business  is  that  purchasers  are 
looking  for  high  grade  goods. 

Cohen  &  Hughes,  Victor  distributors,  have 
just  opened  up  their  new  warehouse  on  Sara- 


of  the  trade  in  view  of  their  being  able  to     toga  street,  which  will  be  devoted  in  the  main 


have  the  stock  of  records  that  permit  of  big 
sales. 

Collections  were  also  very  good  throughout 
the  month.  They  showed  very  well  in  quarters 
where  they  have  usually  been  off.  All  dealers 
are  ahead  of  last  year's  business  for  the  first 
six  months  of  the  year  with  prospects  for  a 
greater  business  than  ever  before.  Both  ma- 
chines and  records  are  now  coming  in  pretty 
good  shape  to  the  distributors  and  branches, 
making  it  more  convenient  to  do  big  business. 

Of  all  the  distributors  in  the  city  none  is 
more  optimistic  than  A.  J.  Heath,  manager  of 
the  Columbia  Graphophone  Co.  In  fact,  Mr. 
Heath  always  is  optimistic,  but  has  never  been 
more  so  than  he  is  to-day.  Business  for  the 
month  of  June  bore  out  Mr.  Heath's  broadness 
of  vision,  for  it  was  a  record  business  for  the 
month.  "We  did  a  record  month's  business  in 
June,"  said  Mr.  Heath.  "It  far  exceeded  my 
expectation  as  well  as  the  quota  set  for  the 
month  by  W.  L.  Eckhardt,  our  district  repre- 
sentative. Business  was  so  good  that  I  called 
in  all  of  the  road  men  to  be  on  hand  on  the 
closing  day  of  the  month  and  it  was  a  happy 
gathering.  P.  W.  Peck,  C.  S.  Keyes,  and  O.  F. 
Jester  all  did  remarkable  work  on  the  road. 

"When  the  month  opened  I  had  been  able  to 
get  so  much  stock  here  that  I  wondered  how  I 
would  be  able  to  get  rid  of  it.  The  first  week 
of  the  month  did  not  open  up  strong,  but  by 
the  time  the  middle  of  the  month  rolled  around 
business  was  going  forward  by  leaps  and 
bounds  and  we  are  now  cleaned  out." 

Eddie  Rosenstein  for  the  National  Piano  Co., 
Pathe  distributors,  reports  good  business  in 
both  records  and  machines  for  the  month.  W. 
E.  C.  Collins,  who  is  traveling  North  and  South 
Carolina  for  the  company,  is  sending  in  good 
orders  for  Pathe  goods.  Meyer-Trachtman 
Co.,  Inc.,  Norfolk,  and  William  Judd,  Luray, 
Va.,  are  the  latest  firms  to  take  on  the  Pathe 
line.  Jesse  Rosenstein,  head  of  the  firm,  made 
several   out-of-town   trips   during  the  week. 

W.  C.  Roberts,  manager  for  E.  F.  Droop  & 
Sons  Co.,  Inc.,  Victor  distributors,  reports  busi- 
ness just  about  breaking  even  on  the  month,  but 
has  a  real  good  argument  to  show  conditions. 

"We  had  plenty  of  opportunity  to  do  more 
business  than  we  did  last  month,  but  we  are 
demanding  that  dealers  buy  records  in  propor- 
tion to  the  amount  of  machines  they  order.  It 
is  useless  for  us  to  let  them  have  machines 
without  records  when  -we  have  a  big  lot  of 
orders  ready  for  shipment  August  1.  Many  of 
our  dealers  did  not  buy  as  heavily  in  June  as 
they  have  in  past  years  and  their  orders,  which 
are  coming  in  almost  daily,  are  dated  ahead. 
We  know  that  the  business  is  going  to  be  good 
the  latter  part  of  the  year  and  we  are  not 
forcing  out  machines  in  some  quarters  when  we 
will  be  able  to  sell  all  'the  machines  our  quota 
permits  to  dealers  who  will  take  their  full  quota 
of  records.  We  find  that  this  is  a  better  way 
of  handling  the  business  and  forces  the  small 
dealer  to  continue  to  force  the  sale  of  machines 
and  not  lay  back  on  record  business,  as  many 
of  them  do."  Mr.  Roberts  will  go  to  Atlantic 
City  at  the  close  of  the  week  to  attend  the 
Talking  Machine  Jobbers'  Convention.  Morris 
Kirsch  is  traveling  for  the  Droop  firm.  Mr. 


to  handling  the  wholesale  Victor  business.  Mr. 
Cohen  made  several  visits  to  the  Victor  factory 
during  the  month  and  will  also  attend  the  At- 
lantic City  convention  next  week. 

A  visit  to  the  various  department  and  small 
stores  handling  talking  machines  shows  that 
business  is  going  along  very  well  with  them. 


The  record  business  especially  is  what  is  bring- 
ing them  such  good  returns. 

H.  T.  Kennedy,  manager  for  Win.  Knabe  & 
Co.'s  Victor  department,  returned  from  his  va- 
cation last  week.  He  says  business  for  the  six 
months  is  way  ahead  of  last  year. 

S.  Clifford  Cook,  who  was  in  charge  of  the 
Columbia's  offices  here  for  several  years  pre- 
vious to  becoming  traveling  auditor  for  the 
company,  has  become  assistant  manager  of  the 
Baltimore  branch. 

I.  Son  Cohen,  proprietor  of  Cohen  &  Hughes, 
Victor  distributors,  in  this  city,  has  rented  a 
cottage  for  the  season  at  Atlantic  City.  This 
was  particularly  convenient  when  the  conven- 
tion of  the  National  Association  of  Talking  Ma- 
chine Jobbers- met  in  Atlantic  City  on  July  9, 
10  and  11.  Mr.  Cohen,  previous  to  the  conven- 
tion, generously  invited  "all  the  boys  that  were 
unable  to  secure  accommodations  to  apply  at  5 
North  Plaze  place." 


A  business  man  of  modern  times  must  make 
advances  to  get  new  business  and  at  the  same 
t  me  must  be  doing  something  to  hold  his  old 
business. 


How  to  Meet  Low- 
Price  Competition 

The  tremendous  competition  of  the  many  manu 
facturers  who  have  entered  the  talking  machine 
business  with  low-priced  cabinet  machines  will 
be  seriously  felt  by  Victor  dealers — especially 
this  fall.  There's  one  sound  way  to  meet  it  and 
BEAT  it.  Offer  a  COMBINATION  OUTFIT 
of  a  GENUINE  Victrola  and  a 


CONVERTO 


PATENT  APPLIED  FOB 


Talking  Machine  Cabinet 


Your  customer  then  has  a  real  reli- 
able machine  of  well  known  make,  and 
all  the  advantages  of  an  attractive, 
beautifully  finished  cabinet  with  cover, 
record  compartment,  etc. — AT  A 
COMBINED  PRICE  AS  LOW  AS 
THE  UNKNOWN  CHEAP  MA- 
CHINES. 

Made  in  two  sizes  to  convert  the 
$15.00  and  $25.00  Victrolas  into  large 
enclosed  cabinet  types.  Front  doors 
of  machine  open  outward  through  the 
two  upper  doors  of  the  cabinet,  form- 
ing a  continuation  of  the  horn,  which 
improves  the  sound.  Handle  of  ma- 
chine passes  through  cabinet  with  ex- 
tension which  we  provide. 

Sells  at  good  profit  to  present  own- 
ers of  small  machines  and  to  those 
wishing  an  inexpensive  cabinet  ma- 
chine. A  great  success  wherever 
handled. 

ORDER  EARLY.  Write  for  full 
particulars  and  prices  AT  ONCE. 

The  C.  J.  Lundstrom  Mfg.  Co. 

LITTLE  FALLS,  N.  Y. 

Branch  Office:  Flatiron  Bid?.,  New  York  City 
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The  Sapphire  Ball  on  the 


cannot  scratch  the  record 


The  Pathe  Sapphire  Ball  is  a  smooth,  ball  shaped,  genuine  sap- 
phire used  in  place  of  a  metal  needle.  Single  Pathe  records  have 
been  played  a  thousand  times  without  wearing  out  either  the 
record  or  sapphire. 

The  Pathe  Sapphire  Ball,  because  it  fits  the  grooves  in  the  records 
closely  at  all  points  of  contact,  brings  out  all  music  from  the  records. 
Even  the  softest,  most  delicate  tone  shadings  are  faithfully 
reproduced. 

With  the  Pathe  Sapphire  Ball,  records  can  be  played  out  of  doors 
in  the  dark  with  no  danger  of  marring  or  scratching  the  records. 

The  Pathe  Sapphire  Ball  is  permanent.  You  are  not  changing 
needles  every  time  you  play  a  record. 

The  Pathe  Sapphire  Ball  is  only  one  of  the  many  distinctive 
features  of  the  Pathe  Pathephone  and  which  make  it  an  easy  selling 
proposition  for  dealers. 

Pathe  Pathephones  from  $25.00  to  $225.00 

Every  model  equipped  to  play  all  maizes  of  disc  records.  Profitable 
and  choice  agencies  in  our  territory  still  open.  Write  us  at  once  as 
our  representatives  are  closing  up  open  territory  every  day. 


"Full  stock  of  machines  and  records  always  on  hand" 


G.  SOMMERS  &  CO. 


Pathephone  Distributors 


ST.  PAUL 


MINNESOTA 
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INTERESTING  UNICO  SYSTEM  EXHIBIT 

The  Unit  Construction  Co.  Shows  Complete 
Model  Talking  Machine  Department  at  Hotel 
Traymore — Demonstrates  Approaching  Trade 
Activity  During  the  Jobbers'  Convention 


A  very  interesting  feature  in  connection 
with    the    convention    of    the    National  Asso- 


benefit  of  themselves  and  their  dealers  the  most 
advanced  ideas  as  to  the  equipment  of  depart- 
ments along  the  lines  of  maximum  efficiency. 

The  model  shop  was  harmoniously  furnished 
and  equipped  with  lighting  system  and  complete 
in  every  detail  as  will  be  seen  from  the  illus- 
tration. 

Still  another  feature  of  educational  value  in 
connection   with  this  display  was  the  exhibi- 


land,  Canada  and  France,  the  talking  machine 
dealers  in  this  country  are  busily  preparing  to 
take  advantage  of  the  wave  of  unprecedented 
prosperity  and  active  demand  which  is  already 
in  motion  and^gaining  impetus  daily  in  all  sec- 
tions of  the  country. 


NOW  GENERAL  SALES  MANAGER 


SYSTEM 


Dr.  Rowland  E.  Faldl  Assumes  This  Post  with 
the  Crescent  Talking  Machine  Co. — To  Visit 
Crescent  Dealers  Throughout  the  Country 


Unico  System  Displayed  at  the  Tray 
ciation    of   Talking    Machine   Jobbers    at  At- 
lantic City  was  the  model  Unico  shop  displayed 
by  the  Unit  Construction  Co.,  of  Philadelphia. 

Completely  equipped  with  demonstrating 
rooms,  record  racks,  record  counters,  display 
lobby  illustrating  ten  standard  and  special  period 
designs  and  a  great  variety  of  finishes,  the  job- 
bers were  given  opportunity  to  secure  for  the 


more  During  the  Jobbers'  Convention 

tion  on  roll  curtains  of  the  plans  and  arrange- 
ment of  a  large  number  of  very  extensive  talking 
machine  departments,  orders  for  the  installa- 
tion of  which,  after  the  entry  of  this  country 
into  the  world  war,  were  placed  with  the  Unit 
Construction  Co.  The  Unit  Co.  was  by  this 
means  enabled  to  demonstrate  to  the  National 
Association  that,  following  the  example  of  Eng- 


Dr.  Rowland  E.  Faldl,  who  has  been  con- 
nected for  some  little  time  with  the  Crescent 
Talking  Machine  Co.,  Inc.,  as  the  head  of  their 
accessories  and  equipment  department,  has  been 
appointed  general  sales  manager  of  the  com- 
pany. He  will  retain  the  active  management  of 
this  department  along  with  his  new  duties. 

One  of  Dr.  Faldl's  first  efforts  in  his  new 
office  will  be  to  become  personally  acquainted 
with  the  Crescent  dealers  and  prospective 
dealers  throughout  the  country.  Within  a  day 
or  so  he  will  leave  for  a  lengthy  trip  embracing 
the  West  and  Middle  West  territory,  making 
stops  at  several  of  the  large  cities  in  each  State. 
He  will  make  his  headquarters  at  one  of  the 
hotels  in  these  cities,  where  he  will  have  on 
display  the  new  1918  model  Crescent  machine, 
and  will  welcome  the  trade.  The  trade  in  the 
territory  adjacent  to  the  various  stops  will  be 
advised  of  his  coming  both  by  mail  and  local 
newspaper  advertising.  His  line  will  cover  both 
the  accessories  and  machines.  In  this  manner 
Dr.  Faldl  practically  plans  to  bring  a  convention 
to  the  dealer  in  his  own  locality. 

The  Crescent  Talking  Machine  Co.,  in  antici- 
pation of  the  trip  and  simultaneously  with  the 
announcement  of  their  1918  model,  have  pub- 
lished their  1918  catalogue. 


The  Indiana  Auto  Supply  Co.  is  moving  into 
new  quarters  at  Monroe  street  and  Lincoln  way, 
La  Porte,  Ind.,  where  they  will  handle  an  ex- 
clusive agency  for  the  Columbia  Grafonola. 


CALL  ON  US  FIRST 

For  All  Parts  in  the  Phonograph  Line — And  Deal  Direct  with  the  Manufacturer 

Now  is  the  time  to  place  your  order  for  the  Fall  Season 
New  Double  Spring  Motor  WE  MANUFACTURE- 

Hardware  for  Phonograph  Cabinets 

Universal  Tone  Arms,  Lid  Supports,  Needle 
Cups,  Hinges  and  Tone  Arm  Rests. 

Experimental  Work  — 

Tools,  Dies,  etc. 

Repair  Parts  for  All  Standard  Motors 

Main  Springs  in   Different    Sizes,  Governor 
Springs,  Governor  Screws,  Brakes,  etc. 


Double  Spring  worm  driven  motor,  dial,  speed  regulator, 
12  inch  turntable.  Plays  four  to  five  10  in.  records  with 
one  winding.  At  a  very  popular  price.  Ask  for  quantity 
prices.  Sample  price  $3.75.  All  orders  must  be  accompa- 
nied by  check  or  money  order. 


No.  50  (closed) 
$25.00  a  thousand 


No.  50  (open) 
$17.50  a  thousand 


Tone  Arm  Rests 
$25.00  a  thousand 
with  green  felt  cushions 


Agents  wanted  for  special  districts  in  the  U.  S.,  Canada  and  South  America.    References  required. 


PHONOGRAPH  SPECIALTIES  MFG.  CO., 


118-126  WALKER  STREET 

NEW  YORK 
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Let  us  show  you  why  the  MOZART 
line  of  machines  and  records  has  sales 
possibilities  for  the  dealer 


Mozart  10  in.  and  12  in.  records  are 
increasing  dealers'  sales  fourfold.  July 
supplement  ready  to  be  mailed. 


4Ww 


wm[  1 


5101A. 


Price,  75c  I 

iO\  /<2>j 

»  \  I  Was  Never  Nearer  Heaven  in.  /  J 
My  Life  /QTy 


(Clarke-Snyder 
'  >\0.  J.  McCormack.  Orchestra  / 
V  ^g^S.  Accompaniment 


STYLE  A 

"Mozart  Special" 

Height 

Oak  or  Mahogany  Finish 
DIMENSIONS 

Width 

 1 

4  inches 
7  inches 

Depth 

!1  inches 

Retail  Price,  $55.00 

New  Records 
Issued  Monthly 


I 


STYLE  C 

"Mozart  De  Luxe" 

Oak  or  Mahogany  Finish 

DIMENSIONS 

Height 
Width 

Depth 

 24  inches 

Retail  Price,  $100.00 

STYLE  B 

"Mozart  De  Luxe" 

Oak  or  Mahogany  Finish 

DIMENSIONS 

Height 
Width 
Depth 

Retail  Price,  $100.00 

inches 
inches 
inches 

The  Mozart  dealer  can  meet 
all  competition  successfully 

We  furnish  our  dealers  with  a  complete  line 
of  machines,  retailing  from  $15  to  $100.  Every 
machine  plays  all  makes  of  records  and  is  a 
leader  in  its  field. 

We  have  just  made  arrangements  to  enlarge  our 
output  in  every  direction  and  can  assure  our 
trade  prompt  and  efficient  service. 

Let  us  give   you  an  idea  of  the  plant  and 
organization  behind  the  Mozart  line. 

Write  today  for  dealer  proposition 


The  Mozart  Talking  Machine  Go. 

J.  P.  FITZGERALD,  President 
2608  to  2618  N.  15th  Street  ST.  LOUIS,  MO. 
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SOME  GOOD  ADVICE  ON  HOW  TO  WRITE  AN  ADVERTISEMENT 


Valuable  Information  on  That  Most  Important 
Features — Getting  the  Dealers  Interes 


Subject — Individuality  One  of  the  Most  Desirable 
ted  From  the  Start — About  Prospects 


"How  to  Write  an  Advertisement"  is  the  title 
of  one  of  the  most  interesting  and  instructive 
sections  in'  the  valuable  publication  issued  by 
the  New  York  Talking  Machine  Co.,  New  York, 
and  the  Chicago  Talking  Machine  Co.,  Chicago, 
Victor  distributors,  entitled  "Merchandising 
Helps  for  Victor  Dealers."  This  section,  which 
is  well  worth  the  attention  of  dealers  every- 
where, reads  as  follows: 

We  have  enumerated  before  certain  dealer  helps  that  will 
enable  you  to  make  good  use  of  your  mailing  list,  but  don't 
be  content  with  the  advertising  matter  you  can  buy 
ready-made.  Get  out  a  piece  of  advertising  matter  of 
your  own  occasionally,  and  when  you  come  to  write  it  (if 
you  are  not  accustomed  to  writing  advertising  matter) 
forget  that  what  you  write  is  going  to  be  read  by  -a  lot 
of  different  people,  and  write  as  you  would  talk  if  you  had 
iust  one  mair  or  woman  in  front  of  you. 

Don't  start  off  by  saying  "We  beg  to  announce" — that 
style  of  beginning  an  advertisement  went  into  the  discard 
years  ago.  Don't  say:  "We  want  to  #call  your  attention, 
etc."  The  way  to  get  the  reader's  attention  is  to  tell  him 
something  interesting  right  at  the  start. 

A  successful  advertising  man  once  said  that  nearly 
every  piece  of  advertising  matter  that  had  come  to  his 
attention  could  be  ..improved  by.  cutting  out  the  first  para- 
graph. Even  experienced  writers  find  difficulty  in  getting 
right  into  the  heart  of  their  subject,  without  leading  up  to 
what  they  really  have  to  say.  After  you  have  written  your 
copy  read  over  carefully  the  first  paragraph  or  two  and 
if  you  find  you  have  taken  a  running  start  before  you 
jumped,  cut  out  the  start  and  jump  right  into  your  sub- 
ject in  the  first  sentence. 

Whenever  you  can  cut  out  a  "we"  or  an  "I"  do  it, 
and  substitute  a  "you."  Don't  say:  "We  want  you  to  hear 
these  new  records."  Say:  "You  will  enjoy  hearing  these 
new  records."  Forget  what  yon  want  and  think  of  what 
the  person  you  are  writing  to  is  most  likely  to  want. 

Every  man  is  the  hub  of  hjs  own  universe.  You  are 
interested  in  your  affairs  and  your  prcspeclivu  customer 
is  interested  in  his  affairs.  He  isn't  going  to  ,'buy  a 
Victrola  because  you  want  him  to.  When  he  buys  it 
will  be  to  gratify  himself,  not  the  dealer  who  sells  him 
the  machine.  So  keep  yourself  and  what  would  gratify 
you  in  the  background  when  you  write-  an  '  advertisement 
and  try  to  see  your  proposition  from  the  point  of,  view 
of  the  buyer. 

Every  Victrola  sold  means  profit  to  the  dealer  and 
pleasure  to  the  customer.  Put  the  emphasis  on  "pleasure" 
which  is  what  your  customer  wants,  and  the  profit,  which 
is  what  you  want,  will-  take  care  of  itself. 

Make  it  a  point  every  day  to  dictate  half  a  dozen  let- 
ters, typewritten  and  signed  with  pen  and  ink,  to  people 
who  ought  -  to  own  a  Victrola.  This  is  like  buying  a 
Victrola  on  instalments — it's  so  easy  you  don't  feel  it — 
and  yet  six  letters  a  day  mean  that  you  will  reach  more 
than  150  people  a  month.  Don't  take  these  names  from 
your  regular  mailing  list,  but  pick  them  out  of  the  daily 
paper,  the  society  column,  the  local  political  news,  the 
announcements  of  engagements,  weddings,  wedding  anni- 
versaries and  birthdays.  When  some  of  the  people  you 
have  written  to  respond  put  their  names  on  your  regular 
mailing  list  and  keep  after  them — they  are  interested,  it 
is  only  a  question  of  time  before  they  buy. 

In  soliciting  business  from  people  about  to  be  married 
don't  begin  by  congratulating  the  prospective  bride  or 
groom  and  then  lug  in  a  paragraph  suggesting  that  they 
install  a  Victrola  in  their  new  home  "to  wile  away  the 


long,  tedious  evenings."  The  happy  couple  do  not.  antici- 
pate that  time  will  hang  heavy  on  their  hands,  and  unless 
you  are  a  friend  of  the  family  (in  which  case  they  will 
expect  you  to  make  them  a  present  of  a  Victrola)  they 
are  apt  to  resent  as  an  impertinence  a  business  letter  that 
masquerades  as  a  letter  of  congratulation. 

People  about  to  set  up  housekeeping  are,  of  course,  good 
prospects  for  you.  Families  with  sons  and  daughters  old 
enough  to  enjoy  music  and  dancing  are  good  prospects, 
and  a  Victrola  makes  a  fine  birthday  present.  Don't 
overlook  these  possible  customers,  but  on  the  other  hand, 
in  soliciting  their  business,  don't  thrust  yourself  info 
the  family  circle,  so  to  speak,  and  kiss  the  bride  and 
congratulate  little  Mary  on  her  birthday. 


As  a  rule  in  cases  of  this  sort  it  is  best  not  to  write 
a  letter  at  all.  Keep  a  supply  of  neat,  gilt-edged  cards  in 
your  desk,  without  any  printing  on  them  whatever,  and 
use  these  for  brides  and  birthdays.  On  the  card  to  the 
bride  write:  "The  Bridal  March  from  Lohengrin  and 
Mendelssohn's  Wedding  March  are  both  on  the  same  Vic- 
tor record — No.  55048."  On  the  card  to  little  Mary's 
mother  write:  "A  birthday  suggestion — Why  not  a  Vic- 
trola?" 

Don't  sign  the  cards.  Clip  them  to  the  outside  cover 
of  a  catalog  of  Victor  Records  (not  a  catalog  of  Victor 
machines),  mail  the  books  in  plain  white  envelopes  sealed, 
and  pay  letter  postage  on  them.  Don't  begrudge  the  post- 
age and  don't  worry  because  your  name  appears  nowhere 
but  on  the  cover  of  the  catalog.  An  advertisement  usually 
talks  shop,  has  the  advertiser's  name  in  big  type  at  the 
bottom  and  travels  by  the  Open  Envelope  and  Penny 
Stamp  Line.  But  sometimes  it  pays  to  advertise  in  an 
unusual  way. 


ROBERT  SOUDERS  IN  NEW  POST 


Now  Has  Charge  of  Phonograph  Department  of 
the  Minneapolis  Drug  Co.,  Which  Is  Handling 
the  Sonora  Line  With  Considerable  Success 


tion,  which  has  already  made  a  considerable 
start  in  the  phonograph  world,  decided  Mr. 
Souders  in  casting  his  lot  with  the  Sonora  Co. 


Minneapolis,  Minn.,  July  10. — Robert  Souders, 
who  for  the  past  year  and  a  half  has  been 
manager  of  the  Minneapolis  branch  of  the 
Columbia  Graphophone  Co.,  is  now  connected 


TRADE  PREPARING  FOR  BUSY  FALL 

Fact  Indicated  by  the  Orders  Being  Placed  by 
Dealers  for  the  Re-Pla-Stop — Device  Proving 
Popular  With  Trade  Generally 


Robert  Souders 

with  the  Minneapolis  Drug  Co.,  who  have  re- 
cently been  appointed  Sonora  distributors  in 
the  States  .of  Minnesota,  North  Dakota,  South 
Dakota,  Western  Wisconsin,  and  Northern 
Iowa. 

Mr.  Souders'  talking  machine  experience  dates 
back  to  1898,  at  which  time  he  entered  the 
service  of  the  Columbia  Co.  in  St.  Louis,  and 
also  represented  them  in  Berlin  and  Dallas 
previous  to  coming  to  the  Northwest. 

The  many  inquiries  regarding  the  Sonora  line 
in  this  territory,  coupled  with  the  high  standing 
of  the  Minneapolis  Drug  Co.'s  sales  organiza- 


Cincinnati,  O.,  July  9. — The  Re-Pla-Stop  Co. 
has  made  a  big  hit  with  the  automatic  stop  and 
replaying  device  which  it  recently  placed  upon 
the  market  and  orders  are  coming  in,  according 
to  officers  of  the  company,  from  all  parts  of 
the  United  States. 

In  speaking  of  the  reception  that  this  com- 
paratively new  accessory  has  met  with,  A.  D. 
Blanton,  an  official  of  the  Re-Pla-Stop  Co., 
says:  "Evidently  the  trade  is  preparing  for  a 
big  fall  for  we  have  had  orders  from  dealers, 
jobbers  and  manufacturers  ranging  from  a  half- 
dozen  stops  to  several  gross  from  all  parts  of 
the  country.  Manufacturers  have  sent  us  tone 
arms  of  their  machines  and  we  are  equipping 
them  with  our  device  and  returning  the  com- 
bination for  their  complete  test.  In  the  past 
there  has  evidently  been  a  number  of  devices 
such  as  ours  that  were  not  satisfactory,  for  we 
meet  with  a  great  many  inquiries  concerning  the 
durability  of  our  product.  However,  we  are 
meeting  this  situation  with  the  utmost  con- 
fidence, for  we  experimented  before  putting  our 
machine  on  the  market  for  use  and  know  that 
we  have  reduced  it  down  to  a  very  fine  point. 
We  are  planning  some  national  advertising  that 
will  bring  dealers  business  on  our  device  and 
we  are  asking  our  friends  to  place  their  orders 
early  so  that  the  factory  may  not  have  to  sub- 
mit to  any  last  minute  pressure.  Inquiries  will 
be  referred  to  our  dealers  in  their  respective 
territories  and  as  we  are  guaranteeing  our 
product  there  is  every  reason  for  us  to  expect 
that  we  will  be  represented  in  almost  every 
community  before  very  long." 


m PHONOGRAPH  MOTORS 


K-E  Style  D  Motor  Specifications 

Plays  three  10"  or  two  12"  standard 
records.  Double  spring,  worm 
gear,  silent,  strongly  built,  sensi- 
tive graduated  dial  regulator; 
brake,  heavy  crank  handle  with 
thread  socket,  fibre  bearing  es- 
cutcheon, 12"  pressed  steel  turn- 
table. All  exposed  parts  highly 
polished. 

We  also  manufacture  Automatic  Stops, 
Fibre  Needle   Cutters  and  Record  Cleaners 

Kirkman 
Engineering  Corp. 

Successors  to  the 
Standard  Gramophone  Appliance  Co. 

237  Lafayette  Street,  NEW  YORK  CITY 
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Let  Us  Help  You 

Keep  in  Touch  With 
Your  Foreign  Customers 

PATHE  European  and  American  Double  Disc  Records  contain  the  best 
selections  of  foreign  music  in  the  world.  Folk  songs,  folk  dance  music, 
all  the  heart  songs  of  the  old  world.  Recorded  in  Europe  by  Euro- 
peans, who  have  the  feeling  in  their  blood.  Records  like  these  will  build 
up  a  big  following  for  you  among  the  foreigners  in  your  community  who 
have  been  wanting  for  a  long  time  to  hear  the  music  of  their  fatherland. 
You  can  call  on  us  for  anything  in  the  Pathe  catalog  and  supplements. 
Pathe  Freres  keep  our  stocks  new  by  weekly  carload  shipments  from  the 
factory.  We  keep  your  stocks  new  by  seeing  that  you  get  your  records 
Tvhen  pou  need  them. 
Pathe  Freres  are  going  to  advertise 

FRENCH  ITALIAN  SPANISH 

POLISH  GERMAN  HEBREW 

records  in  a  big  way.  It's  up  to  you  to  cash  in  on  the  demand  that's  coming. 
If  you  are  not  yet  a  Pathe  Dealer,  let  us  tell  you  concretely  and  specifically 
how  our  service  can  mean  bigger  profits  for  you. 
Pathe  dealer  or  not,  write  us  for  details  today. 

Williams,  Davis,  Brooks  &  Hinchman  Sons 

Detroit,  Michigan 

Distributors 

FaihepKones,  Pathe  European  and  American  Double«Disc  Records 
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TRADE  CONDITIONS  IN  LOS  ANGELES 

Business  of  More  Than  Average  Activity — Ship- 
ments Delayed  Owing  to  Freight  Congestion 


Los  Angeles,  Cal.,  July  6. — Summer  has  finally 
arrived  if  the  hot  weather  is  any  indication. 
Business  has  kept  up  to  the  standard  in  spite 
of  the  heat  which  has  driven  thousands  of  peo- 
ple to  the  beaches,  still  the  shortage  on  ma- 
chines and  records  continues  in  spite  of  the  fact , 
that  we  are  approaching  the  so-called  off  sea- 
son in  the  talking  machine  industry. 

Every  industry  seems  at  the  present  time  to 
be  making  a  road  scramble  for  freight  cars  and 
even  when  you  get  anything  started  it  is  liable 
to  be  .  stopped  somewhere  in  transit,  unloaded 
and  the  car  taken  for  something  else.  That  is 
where'  the  extreme  West  gets  the  worst  of  it, 
being  so  far  from  the  base  of  supplies. 

Everything  looks  as  if  this  will  be  the  biggest 
year  for  us  yet  and  a  great  many  of  the  mer- 
chants are  already  placing  their  fall  and  Christ- 
mas orders. 

J.  W.  Bootbe,  manager  of  the  talking  machine 
department  for  Barker  Bros.,  has  just  returned 
from  an  extended  visit  to  the  East.  While  there 
he  made  visits  to  both  the  Victor  and  Columbia 
factories.  Mr.  Boothe  leaves  this  week  by  auto 
for  the  Yosemite,  where  he  intends  to  remain 
for  about  three  weeks. 

The  Curtis-Colyear  Furniture  Co.,  local  job- 
bers for  the  Pathephone,  are  doing  a  nice  busi- 
ness now  and  are  establishing  new  agencies  all 
over  Southern  California. 

Harvey  Lindsay,  manager  for  the  Wiley  B. 
Allen  Music  Co.,  is  leaving  soon  for  a  two 
weeks'  stay  in  the  Yosemite. 

The  Taft  Furniture  &  Hardware  Co.,  of  Taft, 
Cal.,  has  just  taken  the  agency  for  the  Edison 
Diamond  Disc  phonographs  and  records.  The 
Diamond  Disc  Distributing  Co.,  of  this  city,  ex- 
pects big  results  from  the  Taft  dealers  as  they 
have  the  largest  store  in  the  valley  and  do  a 
large  volume  of  business. 

Ed.  Willow,  proprietor  of  the  Willow  Fur- 
niture Co.,  Bakersfield,  Cal.,  has  been  visiting 
in  Los  Angeles  for  the  last  week. 


How  To  Help  the  Sale  of  Records  During  the  Summer 


WHEN  people  go  away  to  the  country  or  on  short  I 
usually  do  not  take  their  phonographs  along,  because 
smallest  type  of  table  machine  has 
packed,  the  records  have  to  be  packed  with  it 
or  separately,  packages  have  to  be  drayed, 
checked  or  expressed,  they  may  be  delayed, 
mislaid,  damaged.    Record   business  conse- 
quently is  slow  in  summer. 

The  Melophone  Portable  Phonograph  is  so  easy  to 
carry,  so  small,  but  13Jxl4|x7f  in.,  so  light,  but  about 
14  lbs.,  so  compact,  one  can  carry  about  22  records 
right  in  it,  so  well  made  and  equipped,  so  beautifully 
toned  that  it  is  bound  to  become  the  instrument  of  the 
vacationist,  of  the  out-door  man,  etc.,  as  it  now  is  of 
the  soldier.   Handling  it  is  profitable  business.  Inquire 

Melophone  Talking  Machine  Co. 


380  Lafayette  Street,  NEW  YORK 
1216  Heyworth  Building,  CHICAGO 
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SECURE  EXCLUSIVE  SELLING  AGENCY 


The  Mutual  Talking  Machine  Co.  Becomes  the 
Exclusive  Selling  Agent  for  the  Wooden 
Tone  Arm  Made  by  the  Manhattan  Phono 
Parts  Co. 


The  Crystola  Co.,  Cincinnati,  O.,  lias  been 
incorporated  with  a  capital  stock  of  $50,000  to 
manufacture  musical  instruments.  The  incor- 
porators are  Alfred  J.  Swing,  J.  P.  Peurrund, 
O.  E.  Schulte,  C.  W.  Miles  and  W.  M.  Dough- 


The  Mutual  Talking  Machine  Co.,  New  York, 
has  closed  a  contract  with  the  Manhattan  Phono 
Parts  Co.  whereby  it  will  be  the  exclusive  sell- 
ing agent  for  the  latter  company's  wooden  tone 
arm.  This  tone  arm  was  introduced  to  the  trade 
a  few  months  ago,  but  during  the  past  few 
weeks  it  has  been  undergoing  severe  tests  and 
now  embodies  radical  improvements  which  add 
materially  to  its  merits. 

The  Mutual  Talking  Machine  Co.  will  con- 
centrate its  activities  with  this  tone  arm  in 
the  development  of  trade  with  the  manufacturers 
of  high  class  machines,  particularly  models  re- 


tailing at  $150  and  upwards.  No  effort  will  be 
made  to  sell  this  tone  arm  to  manufacturers  of 
cheap  machines,  as  it  is  intended  solely  for  high 
grade  talking  machines. 

The  company  has  also  made  several  impor- 
tant improvements  with  its  Nos.  1  and  2  tone 
arms  and  sound  boxes,  which  are  meeting  with 
pleasing  success.  Patents  have  been  granted 
for  these  tone  arms,  and  the  company  is  plan- 
ning to  prosecute  any  infringements. 


A  Needle  Pointer  That  Points 
the  Way  to  Big  Profits 

The  "Sharpoint"  Phonograph  Needle  Sharpener  has 
solved  the  needle  problem.  With  it  a  needle  can  be 
sharpened  in  two  seconds — less  time  than  it  takes  to 
change  it.  It  prevents  rust  and  damage  to  records 
by  dull  points. 

The  portable  holder  contains  a  composition  which 
sharpens  the  needle  point  by  jabbing  it  over  the 
needle  two  or  three  times. 

Leading  music  houses  have 
found  by  actual  test  that  a  single 
package  of  100  needles,  which 
ordinarily  require  changing  each 
time,  can  be  played  five  thou- 
sand times  by  using  "Sharpoint." 

They'll  sell  like  wildfire. 


Retails  for  50  Cents 

With  Big   Margin  of   Profit  to 
Jobbers  and  Dealers 

Some  Exclusive  Territory  Still  Open  for  Reliable  Jobbers 

HEINEMANN  SELLING  AGENCY 

501-2  Foster  Bldg.  Denver,  Colo. 


CENTURY  OF  SERVICE 

H.  R.  Eisenbrandt  &  Sons,  Inc.,  Victor  Dis- 
tributors of  Baltimore,  One  of  the  Oldest 
Music  Houses  in  the  Country 

Baltimore,  Md.,.  July  6. — H.  R.  Eisenbrandt  & 
Sons,  Inc.,  Victor  distributors  of  this  city,  have 
attained  the  novel  distinction  of  admittance  to 
the  Century  Club,  having  been  in  uninterrupted 
business  for  over  one  hundred  years.  The  his- 
tory of  this  firm  dates  from  the  founding  of 
their  first  shop  on  the  corner  of  Clay  and  How- 
ard streets  in  that  city  in  1811  by  the  founder, 
Christian  H.  Eisenbrandt.  The  present  organ- 
ization, now  headed  by  Wm.  Albert  and  C. 
Henry  Eisenbrandt,  is  now  located  in  a  large 
building  on  North  Howard  street  not  far  from 
the  original  site.  Mr.  Eisenbrandt  reports  an 
excellent  business  at  the  present  time,  and  looks 
for  a  very  large  fall  and  holiday  season. 


RINTELMAN  SELLING  MANY  NEEDLES 

Chicago,  III.,  July  11. — A.  H.  Rintelman, 
manufacturer  of  the  "Goldentone"  needle,  re- 
ports that  he  is  receiving  a  very  large  business 
in  the  company's  products.  "There  has  been  a 
very  big  demand  lately  for  needles,"  says  Mr. 
Rintelman,  "and  our  Goldentone  'Platina'  is 
going  in  big  quantities.  Its  advantages  as  a 
permanent  needle,  but  also  noiseless  needle,  has 
made  for  it  many  friends.  It  eliminates  all  sur- 
face noise  and  by  means  of  its  modulator  it 
may  be  softened  in  tone." 


N.  Baruch  &  Co.,  Tribune  Building,  New 
York,  manufacturers  of  the  Enbeco  Crystal 
Needle,  have  just  acquired  a  plant  for  the  manu- 
facture of  their  product  and  are  sending  out  to 
the  trade  letters  requesting  that  all  needles  for- 
merly put  out  be  returned  which  will  be  imme- 
diately replaced  by  new  goods.  The  product 
now  turned  out  is  greatly  improved,  according 
to  officials  of  the  company. 
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TRY  THEM  AND  BE  CONVINCED 

A  WOODEN  BALL  BEARING  TONE  ARM  THAT  IS  GUARANTEED 


We  have  secured  exclusive  selling  rights  for 
the  only  successful  Wooden  Tone  Arm  on 
the  market.  This  Tone  Arm  is  guaranteed 
to  give  absolute  satisfaction  and  we  recom- 
mend its  use  for  the  highest  grade  machines. 

Place  your  orders  note,  for  advance  orders 
indicate  a  tremendous  demand  for  this  Tone 
Arm. 


PATENTS  PENDING 


MUTUAL  TALKING  MACHINE  CO.,  Inc. 

145  WEST  45th  STREET  NEW  YORK 


'WHAT  SALESMANSHIP  SUPPLIES' 


The  Title  of  an  Interesting  Address  Made  by 
N.  F.  Milnor  at  the  World's  Salesmanship 
Congress — Was  Closely  Followed 


Detroit,  Mich.,  July  6. — One  of  the  most  in- 
teresting addresses  at  the  recent  World's  Sales- 
manship Congress  was  given  by  N.  F.  Milnor, 
general  sales  manager  of  the  Dictaphone  divi- 
sion of  the  Columbia  Graphophone  Co.,  New 


York.  Mr.  Milnor,  who  is  one  of  the  best- 
known  sales  managers  in  the  country,  chose  as 
his  subject,  "What  Salesmanship  Supplies,"  and 
his  many  years'  experience  in  the  selling  field 
gave  his  opinions  a  weight  and  influence  which 
made  a  deep  impression  on  his  auditors. 

In  the  course  of  his  address  Mr.  Milnor  stated 
that  salesmanship  and  advertising  are  the  right 
and  left  arms  respectively  of  any  organization, 
and  compared  advertising  in  modern  business 
with  the  macadamized  boulevard   over  which 


The  Mutual  Sound-box  No.  3  shown 
herewith  is  recognized  as  one  of  the 
best  sound-boxes  ever  produced.  Its 
tone  qualities  have  been  praised  by 
experts  everywhere,  and  we  guar- 
antee it  absolutely. 

The  Mutual  tone-arms  Nos.  1  and  2 
now  embody  many  improvements. 
Patented  May  29,  1917,  and  July  3, 
1917.  Other  patents  pending.  Best 
value  for  the  money  on  the  market. 

Write  for  particulars 

Mutual  Talking  Machine  Co.,  Inc. 

145  West  45th  Street,  NEW  YORK 


automobiles  speed  to-day,  as  against  the  coun- 
try road  of  ten  years  ago.  He  commented  upon 
the  effectiveness  of  "straight  from  the  shoulder" 
statements  and  declared  that  salsemanship  leads 
and  dominates  the  purchaser  by  power  of  sug- 
gestion and  sheer  force  of  will. 

Mr.  Milnor's  address  was  closely  followed  by 
a  large  audience  in  attendance  and  attracted 
wide  attention  from  the  audience. 


ORDERS  FOR  KIRK  MAN  MOTOR 

The  Kirkman  Engineering  Corp.  has  been 
achieving  very  pleasing  success  with  the  K.-E. 
spring  motor  which  it  manufactures.  A  num- 
ber of  well-known  talking  machine  manufac- 
turers are  placing  large  orders  for  this  motor 
which  has  been  giving  excellent  service  to  all 
users. 

This  company  also  manufactures  fibre  needle 
cutters,  automattic  stops  and  record  cleaners 
which  are  all  being  sold  by  the  trade  generally 
throughout  the  country. 


RECEIVING  LARGE  ORDERS 

The  Toyphone  &  Woodware  Mfrs.  Inc.,  New 
York,  have  been  meeting  with  very  pleasing 
success  in  merchandising  the  "Little  Marvel," 
a  machine  which  plays  all  records  up  to  seven 
inches  in  diameter.  The  company  has  received 
large  orders  from  distributors  and  dealers  who 
plan  to  push  the  sale  of  this  machine  for  camp- 
ing, vacation  and  other  similar  purposes  where 
a  small  machine  is  adaptable.  This  company  is 
also  equipped  to  turn  out  cabinets  for  manu- 
facturing and  has  built  up  a  considerable  de- 
mand for  its  cabinets. 


A  merchant  in  French  Indo-China  wishes  to 
communicate  with  American  manufacturers  of 
talking  machine  records  for  teaching  languages. 
Full  information  may  be  obtained  by  address- 
ing the  Bureau  of  Foreign  and  Domestic  Com- 
merce, at  the  Custom  House,  New  York,  or 
Washington,  D.  C,  and  referring  to  Foreign 
Trade  Opportunity  No.  24874. 
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Third  Annual  Convention  of  Edison  Dealers 


Greatest  Gathering  of  Edison  Dealers  in  History  of  Trade  at  Waldorf- 
Astoria  This  Week — Important  Papers  Read — Tone  Test  and  Sales- 
manship Playlet  Among  Features  —  Noted  Artists  Sing  At  Banquet 


An  army  of  Edison  dealers  from  all  parts  of 
the  United  States  and  Canada  was  in  evidence 
in  New  York  the  past  week,  to  attend  the  third 
annual  Convention  of  Edison  Dealers,  which 
was  held  at  the  Waldorf-Astoria  July  12  and  13. 
The  dealers  began  to  arrive  on  Monday  morn- 
ing, and  by  Thursday  there  was  a  representation 
of  members  of  the  trade  in  evidence  estimated 
at  nearly  a  thousand. 

Prior   to   the   opening  of  the   convention,  a 


Thomas  A.  Edison 


three-day  course  in  mechanical  construction 
was  arranged  at  the  laboratories  of  Thos.  A. 
Edison,  Inc.,  at  Orange,  N.  J.  The  school  be- 
gan its  sessions  on  Monday  morning  and  con- 
tinued through  until  Wednesday  afternoon,  and 
was  conducted  in  the  Edison  Storage  Battery 
Building.  More  than  100  dealers  were  on  hand 
at  the  opening  sessions,  and  the  attendance  was 
good  throughout  the  entire  course.  E.  E.  Traut- 
wein  was  in  charge  of  the  school,  being  assisted 
by  the  following  mechanical  instructors:  J.  C. 
Knipper,  Jas.  Finlayson,  A.  E.  Schiller,  D.  Law- 
son,  E.  E.  Bedford,  J.  B.  D.  Gambee  and  H.  D. 
Gumaer.  The  dealers  were  instructed  in  the 
mechanical  details  of  the  Edison  machines,  and 
those  dealers  who  attended  the  course  gained 
knowledge  that  will  prove  of  material  benefit 
to  them  in  demonstrating  and  explaining  the 
mechanical  makeup  of  the  Edison  Diamond  Disc 
phonograph. 

E.  H.  Philips  in  Charge  of  Arrangements 
The  convention  proper  was  held  in  the  grand 
ball  room  of  the  Waldorf-Astoria,  which  had 
been  beautifully  decorated  for  the  occasion. 
Eugene  H.  Philips,  credit  manager  for  Thos. 
A.  Edison,  Inc.,  had  charge  of  the  general  ar- 
rangements for  the  convention  hall,  the  cabaret 
and  .  the  banquet,  being  assisted  by  Thos.  J. 
Leonard,  general  sales  manager;  Edward  C. 
Boykin,  sales  promotion  manager;  Verdi  E.  B. 
Fuller  and  H.  Laue.  Every  detail  was  com- 
pletely arranged  before  the  convention  opened, 
and  much  of  the  success  of  the  convention  is 
due  to  the  energetic  work  performed  by  Mr. 
Philips  and  his  associates. 

The  Opening  Session 
The  convention  was  opened  at  10.30  a.  m.  on 
Thursday  morning,  July  12,  by  Thos.  J.  Leon- 
ard, general  sales  manager,  who  extended  a 
hearty  welcome  to  the  dealers  in  behalf  of  Mr. 
Edison  and  the  Edison  interests.  He  touched 
on  the  general  business  situation  throughout 
the  country  and  stated  as  his  belief  the  fact 
that  the  whole  country  is  about  to  enter  upon 
an  era  of  unparalleled  prosperity.  He  added: 
"I  believe  you  are  going  to  find  in  this  conven- 
tion a  program  of  such  interest  as  will  well 
repay  you  for  coming.  Mr.  Edison  looks  with 
decided  favor  upon  theae  gatherings.    In  his 


opinion  they  do  much  to  prepare  the  dealer  for 
more  effective  merchandising.  They  afford  an 
opportunity  to  exchange  ideas  and  trade  ex- 
periences and,  among  other  benefits,  lead  to  a 
better  understanding  of  what  the  Edison  Com- 
pany is  trying  to  accomplish  through  the  co- 
operation of  its  jobbers  and  dealers."  He  then 
introduced  W.  D.  Wilmot,  of  Fall  River,  Mass., 
who  acted  as  chairman  of  the  convention.  Mr. 
Wilmot  is  one  of  the  oldest  Edison  dealers  in 
the  country,  and  is  said  to  have  sold  the  first 
Edison  Diamond  Disc  phonograph  ever  placed' 
on  the  market.  He  was  accorded  a  rousing 
greeting  as  he  assumed  the  chair. 

His  opening  address,  in  which  he  outlined  the 
plans  and  purposes  of  the  convention,  follows: 
W.  D.  Wilmot's  Address 

"The  Edison  Co.  has  honored  its  dealers  by 
appointing  one  of  us  to  serve  as  chairman  of 
this  convention,  and  I  happen  to  be  the  dealer 
drafted  for  the  service.  Never  before  have  I 
been  so  highly  honored,  and  never  before  have 
I  accepted  a  task  that  strikes  me  as  being  of 
equal  responsibility;  responsibility  to  the  deal- 
ers, and  to  the  Edison  laboratories:  responsi- 
bility because  the  factory  officials  have  given 


W.  D.  Wilmot,  Who  Presided 

me  free  license  to  do  things  in  my  own  way  so 
long  as  I  do  them  well. 

"I  am  so  intensely  anxious  to  do  this  service 
well  and  to  be  mutually  helpful  to  both  the 
makers  and  the  sellers  of  Edison  phonographs 
that  I  could  not  wait  until  I  stood  before  you 
this  morning,  but  began  urging  preparedness 
the  latter  part  of  June.  My  address  to  you  this 
morning  was-  actually  contained  in  my  appeal 
mailed  June  26.  I  do  not  know  as  I  can  add  to 
it  now.     But  this  I  must  say: 

"Let  this  convention  have  all  the  helpful  use- 
fulness of  an  old-time  religious  experience  meet- 
ing where  ministers  and  members  confer.  Give 
your  most  valuable  secrets  of  successful  sales- 
manship and  in  return  receive  ten  good  sug- 
gestions for  every  single  one  you  give.  Ten 
for  one  should  be  highly  profitable.  Let  us  all 
do  our  best  for  Mr.  Edison  and  all  the  factory 
officials,  and  we  may  rest  assured  they  in  turn 
will  do  their  best  for  all  of  us  dealers. 

"Helpful  co-operation  is  the  one  great  reason 
for  this  or  any  other  convention,  and  if  each 
dealer  helps,  and  does  his  'bit,'  there  will  be  an 
inestimable  amount  of  profitable  good  accom- 
plished, in  which  every  Edison  dealer  will  share. 

"We  have  all  recently  pulled  together  to 
make  the  Liberty  Loan  a  big  success;  let  us 
all  pull  together  to  make  the  Edison  conven- 
tion as  big  a  success.    Let  no  one  be  a  slacker, 


or  a  blocker;  let  us  all  be  pushers  and  boosters, 
forward  and  upward. 

"The  Edison  laboratories  invite  us  to  these 
annual  conventions  for  mutual  profit;  not  all 
the  profits  can  be  cashed  in  on  either  side. 
The  more  help  you  give  the  Edison  people  the 
more  they  can  help  us. 

"In  opening  this  convention  may  I,  like  the 
leader  of  an  orchestra,  strike  the  keynote  to 
get  in  tune  with?  That  keynote  is  helpful  co- 
operation. Tune  every  key  and  chord  of  your 
heart  and  life  to  sound  notes  of  helpfulness, 
co-operation,  and  uplifting  constructive  sug- 
gestion. And  let  us  have  only  kind  and  friendly 
criticism  of  one  another  in  any  case  of  mis- 
notes,  or  missteps,  just  as  we  would  all  be  done 
by,  by  our  own  employers  or  employes  or  by 
our  customers.  If  we  all  can  and  will  do  this, 
and  get  in  tune  and  stay  in  tune  to  the  keynote 
of  helpful  co-operation  at  this  convention,  then 
our  individual  and  collective  sales  and  business 
will  grow  during  the  coming  year  and  future 
years  as  our  business  never  grew  before.  This 
is  as  true  as  mathematics — if  each  keeps  adding 
and  piling  up  helpfulness,  the  sum  total  will 
be  greater  than  it  could  possibly  be  even  if  a 
single  person  on  either  side  withholds  his  help- 
ful co-operation." 

Vice-President  Maxwell's  Remarks 

Following  the  chairman's  speech,  Wrh.  Max- 
well, vice-president  of  Thos.  A.  Edison,  Inc., 
was  introduced  and  gave  the  dealers  an  inter- 
esting account  of  the  history  of  the  Edison 
Diamond  Disc  record  from  the  inception  of  its 
manufacture.  He  explained  that  at  the  out- 
break of  the  great  war  every  basic  material  was 
obtained  from  Europe,  and  that  one  by  one 
the  foreign  sources  of  supply  had  been  cut  off. 
He  called  particular  attention  to  the  fact  that 
all  of  the  materials  used  in  the  manufacture  of 
Edison  Disc  records  are  now  obtained  in  this 
country,  and  that  recently  the  Edison  laboratory 
chemists  had  worked  out  a  method  of  treating 
these  domestic  materials  so  as  to  obtain  superior 
results  both  in  quantity  and  quality  to  those 
obtained  from  imported  materials.     Mr.  Max- 


William  Maxwell 

well  then  answered  numerous  questions  con- 
cerning the  manufacturing  of  records,  and  was 
followed  by  Mr.  Trautwein  and  Mr.  Constable, 
who  also  answered  questions  concerning  the 
mechanical  details  of  the  Edison  Diamond  Disc 
phonograph. 

(Continued  on  page  112) 
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Many  Papers  of  Interest  Read 

One  of  the  most  instructive  features  of  the 
convention  was  the  reading  of  papers  by  vari- 
ous Edison  dealers  on  subjects  of  practical  in- 
terest to  the  trade.  The  first  subject  thus  dis- 
cussed was  that  of  "Intensified  Canvassing," 
which  was  handled  by  R.  G.  V.  Greene,  of  Ma- 
lone,  N.  Y.,  and  L.  M.  Huntington,  of  Newark, 
N.  J.  This  was  followed  by  three  papers  on 
the  subject,  "How  I  Make  Mechanical  Inspec- 
tion Pay  Profits,"  the  papers  being  read  by 
Wm.  A.  Ritt,  of  St.  Peter,  Minn.;  R.  J.  Bolan, 
of  East  Orange,  N.  J.,  and  W.  G.  Bromberg,  of 
Birmingham,  Ala.  The  morning  session  of  the 
convention  then  adjourned. 

The  Thursday  Afternoon  Session 

The  afternoon  session  was  opened  by  the 
reading  of  a  most  interesting  paper  by  W.  W. 
Longfellow,  of  New  Haven,  Conn.,  on  "How  I 
Use  My  Windows,"  followed  by  C.  H.  Mans- 
field, of  Dallas,  Tex.,  who  talked  on  the  subject, 
"How  I  Have  Applied  the  Methods  of  the  East 
Orange  Experimental  Store." 

Playlet  Receives  Approval 

The  playlet  entitled  "Mr.  Guy  Wise,  Esq.," 
written  by  Vice-President  Maxwell,  which  had 
had  a  dress  rehearsal  on  Wednesday  before  a 
large  and  enthusiastic  crowd  of  advertising  and 
newspaper  men,  was  then  presented  for  the 
entertainment  and  instruction  of  the  dealers. 
It  made  a  great  impression  on  those  who  had  the 
privilege  of  being  present.   The  play  was  staged 


with  the  Edison  Co.  were  much  in  evidence. 
Mr.  McChesney  explained  every  item  of  inter- 
est. He  told  how  effective  the  various  proposi- 
tions had  proven,  illustrating  his  points  by  con- 
crete examples  which  came  to  his  mind  from 
actual  experiences  of  dealers,  and  made  the 
exhibit  have  a  personal  touch  that  proved  very 
attractive. 


THE  BANQUET  THURSDAY  NIGHT 


The  busy  business  sessions  of  Thursday 
closed  in  the  evening  with  a  banquet  served  in 
the  great  banquet  hall  of  the  Waldorf-Astoria, 
which  was  beautifully  decorated  for  the  event. 
Thomas  A.  Edison,  unable  to  be  present,  sent 
a  telegram.  Representing  the  Edison  Co.  were 
William  Maxwell,  C.  H.  Wilson,  Nelson  C.  Du- 
rand,  Chas.  Edison,  and  other  officials  of  the 
Edison  laboratories,  together  with  the  Edison 
dealers  and  jobbers  from  all  parts  of  the  United 
States  and  Canada.  From  an  epicurean,  musical 
and  social  point  of  view  the  banquet  was  a  most 
delightful  affair  and  hugely  enjoyed. 

A  number  of  prominent  operatic  and  concert 
Edison  artists  were  present.  Inasmuch  as  they 
represented  practically  all  of  the  Allied  coun- 
tries now  in  the  war,  an  impromptu  program  of 
patriotic  music  was  arranged  and  the  following 
selections  sung:  "The  Star  Spangled  Banner," 
by  Mme.  Rappold  of  the  Metropolitan  Opera; 


Borrow  Money  from  My  Bank."  Following 
this,  papers  were  read  on  various  topics  by 
Edison  dealers  as  follows:  "How  I  Stage  ah 
Instrument  Sale  in  My 
Store,"  by  J.  L.  Baskin, 
Birmingham,  Ala.,  and 
W.  B.  Kirk,  Syracuse, 
N.  Y.;  "How  I  Make 
July  Look  Like  De- 
cember," by  Chas. 
Spring,  Eaton,  O.; 
"How  I  Use  the  Com- 
pany's Interlocking  Ad- 
vertising," by  E.  Krone, 
Bryan,  O;  and  E.  F. 
Carroll,  Waco,  Tex., 
"How  I  Sell  Records 
and  What  I  Think  of 
the  Approval  System," 
by  Carl  Latenser, 
Atchison,  Kan.;  A.  P. 
McCoy,  Waterbury, 
Conn.;  W.  G.  Brom- 
berg, Birmingham, 
Ala.,  and  Ira  Askins, 
Providence,  R.  I. 
The  afternoon  session  on  Friday  was  opened 
by  M.  M.  Blackman,  of  Kansas  City,  Mo.,  who 
delighted  his  audience  with  his  famous  "Soul 
Talk,"  which  was  followed  by  addresses  on 
"How  I  Use  Along  Broadway,' "  by  J.  M. 
Greene,    Peterborough,   Canada,   H.   E.  Blake, 


Christine  Miller, 
Contralto 


¥ 


Arthur  Middleton,  Basso 


Hardy  Williamson,  Tenor 


Anna  Case 


Thos.  Chalmers,  Baritone 


Guido  Ciccolini,  Tenor 


by  Edward  C.  Boykin,  and  the  cast  was  as  fol- 
lows: John  Merchant,  Wm.  Calhoun;  Guy  Wise, 
Raymond  McKee;  Lucy  Backbay,  Miss  Kath- 
leen Townsend.  The  playlet,  which  was  ex- 
ceedingly humorous  throughout  its  entire 
course,  demonstrated  some  of  the  principles  of 
scientific  salesmanship  as  applied  to  the  selling 
of  phonographs,  and  was  heartily  enjoyed  by  all 
who  witnessed  it. 

The  subject:  "How  I  Made  My  Store  a  Mu- 
sical Center  and  Cashed  in  on  It,"  was  then 
discussed  by  J.  P.  Lacey,  of  Peoria,  111.,  whose 
address  was  illustrated  with  lantern  slides,  and 
H.  L.  Ellenberger,  of  New  Haven,  Conn.,  and 
Miss  Mary  Sherry,  of  East  Orange,  N.  J. 
Sales  Promotion  Discussed 

Sales  Promotion  Manager  Boykin  then  took 
the  platform  and  answered  questions  concern- 
ing selling  points,  being  followed  by  Roderick 
Fitch,  of  Walton,  N.  Y.,  and  W.  E.  Gerry,  of 
White  Plains,  N.  Y.,  who  told  how  they  fea- 
tured the  Edison  Diamond  Amberola.  This  was 
followed  by  a  questionaire,  conducted  by  Mr. 
Burns,  after  which  the  convention  adjourned. 

The  dealers  then  were  invited  to  the  assem- 
bly-room, on  the  same  floor  as  the  convention 
hall,  where  advertising  manager  L.  C.  McChes- 
ney had  an  interesting  exhibit  of  the  latest  ad- 
vertising novelties.  Here  the  dealers  were 
shown  all  of  the  various  advertising  helps  which 
had  been  prepared  by  the  Edison  advertising 
department  for  the  benefit  of  Edison  dealers 
throughout  the  country.  It  consisted  of  every 
conceivable  sales  building  proposition  known  to 
printers'  ink.  There  were  subtle  sales  appeals 
in  letter  form  (facsimile)  to  broadsides  in 
heavy  block  type  for  newspaper  purposes. 
Photographs  of  the  operatic  stars  associated 


"The  Belgian  Hymn"  and  "La  Marseilles,"  by 
Miss  Alice  Verlet,  of  the  Paris  Opera,  the  Bel- 
gian prima  donna.  "Scots  Wa  Hae,"  the  stir- 
ring Scotch  song,  by  Miss  Christine  Miller, 
herself  a  Scot.  "America,"  by  Arthur  Middle- 
ton,  of  the  Metropolitan  Opera  company,  the 

"G  a  r  i  b  a  1  d  i 
H  y  m  n,"  by 
Guido  Ciccolini, 
the  Italian 
operatic  tenor, 
and  "T  h  e 
Maple  Leaf 
Forever"  and 
"God  Save  the 
King"  by  Hardy 
Williamson  of 
the  Century 
Opera  company. 
Thomas  Chal- 
mers of  the 
M  e  t  r  o  p  olitan 
Opera  company 
also  sang. 

There  was 
Marie  Rappold,  Soprano       aIso    a  cabaret 

under  the  direction  of  Joseph  B.  Franklin  which 
helped    to    aid    digestion    during    the  dinner 

courses. 


IMPORTANT  SESSIONS  FRIDAY 


The  Friday  morning  session  was  opened  with 
an  address  of  the  greatest  interest  and  value 
by  Harrison  Durant  on  "How  I  Tell  It  to  Your 
Banker,"  following  which  A.  P.  McCoy,  of 
Waterbury,   Conn.,  read  a  paper  on  "How  I 


Philadelphia,  Pa.,  and  E.  C.  Oatman,  Cambridge, 
N.  Y.  Dan  O.  Thomas,  of  Barberton,  O.,  then 
read  a  paper  on:  "How  I  Make  Tone  Tests 

Pay." 

Tone  Test  Facts  and  Figures 

Verdi  E.  B.  Fuller,  of  the  recital  department, 
then  gave  the  dealers  a  resume  of  the  work 
done  by  his  department  during  the  past  year. 
Under  Mr.  Fuller's  direction  over  1,000  recitals 
have  been  given  in  various  sections  of  the 
country,  with  a  total  attendance  of  over  800,000 
people.  He  announced  that  plans  for  the  com- 
ing season  have  been  perfected,  and  the  fol- 
lowing artists  will  appear  in  Edison  tone  tests 
throughout  the  country:  Mme.  Marie  Rappold, 
Miss  Christine  Miller,  Miss  Alice  Verlet,  Miss 
Marie  Morrisey,  Miss  Ida  Gardner,  Mrs.  Flor- 
ence Ferrell,  Miss  Caroline  Lazzari,  Mrs.  Betsy 
Lane  Shepard,  Mrs.  Merle  Tillottson  Alcock, 
Miss  Amy  Ellerman,  Mme.  Odette  Le  Fontenay, 
Miss  Adelaide  Fischer,  Miss  Mary  Louise  Wag- 
ner, Guido  Ciccolini,  Hardy  Williamson  and 
Glen  Ellison. 

Following  Mr.  Fuller's  talk,  an  experimental 
tone  test  recital  was  given  in  which  the  Misses 
Lazzari,  Ellerman  and  LeFontenay  appeared  as 
the  artists. 

Interesting  Lecture  on  Puccini 

Mr.  Holden  then  invited  and  answered  ques- 
tions, and  was  followed  by  a  lecture  admirably 
prepared  and  delivered,  on  Puccini,  with  the 
assistance  of  the  new  Edison  phonograph,  by 
Spring  Byington-Chandler.  This  lecture  is  one 
of  a  series  which  has  been  arranged  for  the 
benefit  of  dealers  who  desire  to  make  use  of 
them  in  raising  money  for  the  Red  Cross.  These 
lectures  have  been  prepared  so  that  the  dealers 
can  deliver  them  themselves,  or  experienced  lec- 
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turers  can  be  secured  through  the  company  if 
desired.  A  questionaire  was  then  conducted 
by  Mr.  Moses,  following  which  C.  D.  Wicks, 
of  Freeport,  L.  I.,  and  K.  M.  Cahoon,  of 
Waltham,  Mass.,  discussed  "How  I  Give  and 
Cash  in  on  Recitals  Outside  of  My  Store." 
"How  I  Ignore  Competition"  was  the  subject 
of  talks  by  Y.  H.  Maxudian,  Ithaca,  N.  Y.;  J.  L. 
Baskin,  Birmingham,  Ala.,  and  A.  D.  Elster, 
Meriden,  Conn.,  following  which  Mr.  Taylor 
answered  questions.  This  closed  the  business 
sessions. 

Dealers  Visit  the  Edison  Plant 

Arrangements  were  made  for  a  special  train 
on  Saturday  morning  over  the  Erie  R.  R.  for 
the  benefit  of  all  dealers  who  desired  to  visit 
the  Edison  factories.  Mr.  Edison  was  at  the 
laboratories  and  cordially  greeted  the  dealers. 
Music  at  the  Convention 

As  music  was  the  keynote  of  the  convention, 
a  small  symphony  orchestra,  consisting  of  the 
Edison  recital  conductors,  was  organized, 
which  played  whenever  opportunity  afforded 
during  the  entire  convention.  A  number  of 
musical  gags  were  perpetrated  on  the  various 
speakers,  which  afforded  considerable  amuse- 
ment, and  at  other  times  the  prevailing  idea  of 
the  moment  was  emphasized  and  illustrated 
by  the  music  of  this  versatile  orchestra,  which 
seemed  to  be  able  at  any  moment  to  hit  upon 
and  play  appropriate  music. 

New  Period  Models  Exhibited 

The  exhibition  of  new  Period  Models  of  the 
New  Edison  at  the  convention  aroused  great 
interest  and  much  favorable  comment.  This 
exhibition  was  arranged  with  much  artistic  skill 
and  in  such  a  manner  as  to  bring  out  promi- 
nently the  splendid  selection  of  phonographs 
from  which  the  lover  of  the  New  Edison  can 
make  a  choice,  the  machines  ranging  in  price 
from  $800  to  $6,000. 

Among  the  -phonographs  shown  was  Mr.  Edi- 
son's $6,000  French  Gothic,  seven  feet  long  and 
seven  feet  high,  reproduced  from  the  celebrated 
cabinet  which  dates  from  the  reign  of  Louis 
XII.  Close  to  it  was  a  Sheraton,  reproduced 
from  an  old  Sheraton  mahogany  sideboard,  and 
typical  of  the  best  work  of  the  great  Sheraton. 


eral  Chippendale  models  were  also  included  in 
the  exhibit. 

There  was  also  shown  for  the  first  time  the 
Edison  Army  and  Navy  model  disc  phonograph, 
intended  particularly  for  the  military.  The  new 
machine  sells  for  $55  retail,  which  includes  an 
extra  string  and  drum  for  emergency,  and  the 
price  is  said  to  offer  no  profit  either  to  manufac- 
turer or  dealer.  It  is  cased  in  heavy  board, 
fastened  entirely  by  screws,  painted  in  the  reg- 
ular military  gray  and  ready  to  stand  a  hard 
campaign. 

Some  of  Those  in  Attendance 

Among  the  early  arrivals  at  the  Waldorf- 
Astoria  to  attend  the  Edison  dealers'  national 
convention  were:  James  Abbott,  George  Ab- 
bott and  Leon  Klingsberg,  James  L.  Abbott, 
Fort  Lee,  N.  J.;  W.  W.  Averill,  F.  H.  and  Mrs. 
Avery,  of  Canada;  R.  B.  Cope,  George  P.  Han- 
sen, Whitney  ■  Babcock,  H.  J.  Quirk,  Mr.  and 
Mrs.  Herman  Schmidt,  of  the  Girard  Phono- 
graph Co.,  Philadelphia;  G.  L.  Babson,  F.  O. 
Faul,  F.  M.  Ritchie,  A.  W.  Toennies,  D.  E. 
Scott,  of  the  Phonograph  Corp.,  of  Manhattan; 
W.  G.  Buchberger,  Fremont,  O.;  James  H. 
Barney,  Newport,  R.  I.;  P.  M.  Baker,  of  P.  M. 
Baker  Co.,  Waterloo,  N.  Y.;  A.  C.  Ballard,  W 
W.  Ballard,  of  Salem,  Mass.;  Mr.  and  Mrs.  R. 
P.  Barnett,  of  Newport,  Tenn.;  R.  T.  Boswell, 
Jr.,  of  Roanoke  Book  &  Stationery  Co.,  Roa- 
noke, Va. ;  James  Hislop  Co.,  New  London, 
Conn.;  W.  P.  Brown,  New  London,  Conn.;  F. 
A.  Burnham,  Jr.,  of  Bates  Mfg.  Co.,  New  York 
City;  L.  J.  Bourgette,  of  Montreal,  Conada; 
George  E-  Buss,  Philadelphia,  O.;  W.  G.  Bom- 
berg,  Birmingham,  Ala.;  Noah  Basinger,  Bluff- 
ton,  O.;  Joel  L.  Baskin,  of  Loveman,  Joseph 
&  Loeb,  Birmingham,  Ala.;  E.  G.  Bassett,  John 
Robbins,  of  Bristol,  Conn.;  Herbert  E.  Beake, 
of  Philadelphia,  Pa.;  C.  A.  Bennage,  Milton, 
Pa.;  L.  N.  Bloom,  B.  W.  Smith,  G.  U.  Silzer, 
R.  G-  Boyd,  Sioux  City,  la. 

F.  W.  Bushi  Penn  Yan,  N.  Y.;  R.  J.  Bolan, 
L.  E.  Gallahert,  G.  Smith  and  W.  Frederichs, 
of  Edison  Shop,  East  Orange,  N.  J.;  L.  W. 
Brown,  of  Connellsville,  Pa.;  Frederick  W. 
Vogel,  William  E.  Briggs,  Minna  C.  Vogel,  of 
Yogel  &  Briggs,  Plainfield,  N.  J.;  George  H. 


leans,  La.;  B.  L.  Conchar,  Springfield,  Mass.; 
Harry  Cain,  Canon  City,  Colo.;  S.  W.  Chris- 
tine, of  Christine  Bros.,  Bangor,  Pa.;  Sylvester 
Clancy,  Brooklyn,  N.  Y.;  S.  N.  Holland,  J.  T. 
Crayton,  W.  B.  Corley,  J.  E.  Crayton,  of  Char- 
lotte, N.  C;  Mr.  and  Mrs.  C.  C.  Coupland,  of 
L.  DeBona  Dry  Goods  Co.,  Eagle  Pass,  Tex.; 
C.  C.  Harvey,  H.  W.  Crooker,  F.  T.  White,  of 
C.  C.  Harvey  Co.;  S.  N.  Culve"r,  of  Delmar,  Del.; 
O.  P.  Curry,  of  Dallas,  Tex.;  Raymond  Duncan, 
New  York;  Mrs,  John  C.  Dotter,  Philadelphia; 
M.  C.  Dales,  Hobart,  N.  Y.;  W.  F.  Dufford, 
C.  H.  Dufford,  New  Castle,  Pa.;  Harold  M. 
Eby,  of  Huntington,  Pa.;  F.  W.  Evans,  of 
Gloversville,  N.  Y.;  Wm.  Finely,  R.  Haight,  of 
Hudson,  N.  Y. ;  Roderick  Fitch  and  Mrs. 
Fitch,    Walton,    N.    Y.;    F.  J.   Fitzpatrick,  of 


Thos.  J.  Leonard,  General  Sales  Manager 

Stafford  Springs,  Conn.;  Howard  J.  T.  Fox, 
Mrs.  Fox,  Elme'r  P.  Craig,  of  the  Alfred  Fox 
Piano  Co.,  Norwalk,  Conn.;  Mr.  and  Mrs.  Al- 
fred Fox,  of  Bridgeport,  Conn.;  Allan  C.  Fry, 
Marion  L.  Fry,  of  C.  F.  Murray-Smith  Co., 
Wilkes-Barre,  Pa.;  Albert  Galuchie,  Jersey  City; 
Robert  E.  Lent,  White  Plains,  N.  Y. 

G.  T.  Getman,  Lyons,  N.  Y. ;  Joseph  B. 
Gowdey,  Pittsburgh,  Pa.;  J.  M.  Greene,  Peters- 
boro,  Ont.,  Toronto;  Helen  Green,  Sarah  Smith, 
of  Schill  Music  Co.,  Jefferson  City,  Mo.;  A. 
Grigg,  Grigg  Book  and  Stationery  Co.,  Pem- 
broke, Ont.;  Miss  Alice  Gaines,  Gaffney,  S.  C; 
Theo.  R.  Grimier  and  wife,  of  New  York;  Max 
Goldsmith,  M.  Goldsmith,  M.  Rappaport,  of 
New  York;  David  Coransky,  S.  G.  Griswold,  of 
Bellows  Falls,  Vt.;  W.  A.  Groat,  Glens  Falls, 
N.  Y.;  E.  H.  Gross,  Kenmare,  N.  D.;  Z.  Hagey, 
South  Bend,  Ind.;  William  Hanley,  Anna 
Whelan,  Ottawa,  Canada;  C.  B.  Haynes,  Rich- 
mond, Va. ;  R.  W.  Harrold,  Glen  Cove,  N.  Y.; 
I.  L.  Hawley,  Hawley  Music  Co.;  P.  R.  Haw- 
ley,  N.  D.;  Griffin,  Albany,  N.  Y.;  C.  H.  Hutchi- 
son, Ripley,  O.;  R.  A.  Heidenfelder,  Jersey  City, 
N.  J.;  J.  H.  Hill,  of  W.  C.  Munn  Co.,  Hous- 
ton, Tex.;  Edward  A,  Hines,  Boonville,  N.  Y.; 

G.  T.  Honeyman,  Somerville,  N.  J.;  Ferd 
Imfeld,  Hamilton,  O.;  W.  R.  Irwin,  Mt.  Carmel, 
Pa.;  D.  Kerr,  Montreal,  Canada;  Charles  J.  Car- 
roll, Walter  E.  Kipp,  of  Kipp  Phono.  Co.,  In- 
dianapolis, Ind.;  A.  R.  Knox,  J.  E.  Knox,  Utica 
Music  Co.,  Utica,  N.  Y.;  H.  L.  Lang,  H.  F. 
Morris,  Staunton,  Va.;  W.  Le  Roy  Larson, 
Sidney,  Mr.  and  Mrs.  Carl  Latenser,  Atchison, 
Kan.;  J.  W.  Sommer,  W.  H.  McBee,  Florence, 
Ala.;  Harry  M.  Meyer,  of  Pittsfield,  Mass.;  W. 
A.  Mclntyre,  St.  Mary's,  Ont.;  Charles  F. 
Monohan,  Donald  F.  Monohan,  of  Chicago;  C. 

H.  Mansfield,  Dallas,  Tex.;  D.  H.  Marchant,  of 
Orangeburg,  S.  C;  Oliver  P.  Moser,  Camden, 
N.  J.;  A.  A.  W.  Mercer,  Gait,  Ont.;  J.  A.  C. 
Moore,  Halifax,  N.  S.;  A.  F.  Mumford,  K.  M. 
Cahoon,  of  Waltham,  Mass.;  W.  A.  Myers, 
Williamsport,  Pa.;  C.  F.  Newell,  of  Ft.  Edward, 
N.  Y.;  Herman  V.  Niss,  Milwaukee,  Wis.;  E. 
C.  Oatman,  Cambridge,  N.  Y.;  P.  H.  Oelman 
and  wife,  Cincinnati,  O.;  A.  O.  Peterson,  Cin- 
cinnati, O.;  H.  A.  Pistell,  Lorain,  O.;  John  A. 
Popp,  Philadelphia,  Pa.;  Bernard  Poehland, 
Brooklyn,  N.  Y. 


Ballroom  of  the  Waldorf-Astoria,  Where  the  Banquet  Took  Place 

Near  it  was  another  French  Gothic  model  in  Buser,  Peoria,  111.;  E.  F.  Carroll,  of  R.  T.  Den- 
oak.  An  Elizabethan,  reproduced  from  an  old  nis  &  Co.,  Waco,  Tex.;  D.  J.  Crowley,  Mrs.  D. 
English  court  cupboard,  its  stately  lines  mark-  J.  Crowley,  Miss  M.  Neville,  E.  Maas,  B.  Kam- 
ing  it  at  once  to  the  eye  of  the  passerby,  stood  marman  and  Miss  M.  Kammarman,  of  D.  J. 
close  to  it.  Next,  as  if  to  show  its  colors  as  Crowley,  Baltimore,  Md.;  Frank  Caulfield,  of 
an  ally,  was  an  old  Italian  walnut  flanked  by  Baltimore,  Md. ;  D.  S.  Hartley,  Herman  Lechner, 
an  XVIII  Century  English  Period  model.    Sev-  of  Pittsburgh,  Pa.;  George  A.  Chopin,  New  Or- 


114 


THE    TALKING    MACHINE  WORLD 


"GUY  WISE,"  SALESMANSHIP  PLAYLET,  SCORES  A  BIG  HIT 

At  Dress  Rehearsal  Wednesday  Afternoon — Written  by  William  Maxwell,  Vice-President  of  Thos. 
A.  Edison,  Inc. — Many  Notabilities  Present  Who  Highly  Commend  It 


The  dress  rehearsal  of  "Guy  Wise,"  an  origi- 
nal play  by  William  Maxwell,  vice-president  and 
general  manager  of  Thomas  A.  Edison,  Inc., 
was  given  in  the  grand  ball  room  of  the  Wal- 
dorf-Astoria Wednesday  afternoon  before  a 
number  of  well  known  national  advertising  men 
and  business  managers  of  the  metropolitan 
press.  The  play  deals  with  a  problem  in  sales- 
manship and  the.  situations  are  handled  in  true 


Ray  McKee,  as  "Guy  Wise" 

Shavian  fashion,  a  paradoxical  turn  bringing 
out  the  effect  with  telling  emphasis. 

Edward  C.  Boykin,  sales  promotion  manager 
of  Thomas  A.  Edison,  Inc.,  staged  the  play. 
The  leading  part  was  taken  by  Ray  McKee, 
supported  by  a  company  from  the  Edison  mo- 
tion picture  studios. 

Among  those  present  were  William  Maxwell, 
the  author;  Frank  Presbrey,  president  of  the 
Frank  Presbrey  Co.;  R.  F.  R.  Huntsman,  busi- 
ness manager  of  the  Brooklyn  Standard  Union; 
James  Mackay,  of  H.  E.  Lesan  Advertising  Co.; 
George  M.  Prentiss,  advertising  manager  of  the 
Standard  Oil  Cloth  Co.;  M.  L.  Wilson,  of  the 
Blackman-Ross  Co.;  C.  F.  Southwick,  of  the 
Erickson  Co.;  B.  T.  Butterworth,  advertising 
manager  of  the  New  York  Times;  T.  B.  Spencer, 
advertising  manager  of  the  New  York  Tribune; 
Frank  Seaman,  president,  Frank  Seaman  Co.; 


W.  C.  Calkins,  Jr.,  Tom  Hall,  Charles  Edison, 
L.  C.  McChesney,  H.  Laue,  Thomas  J.  Leonard, 
W.  D.  Wilmot,  Charles  A.  Myers,  advertising 
manager  of  the  Evening  Mail;  C.  C.  Leffingwell, 
of  the  George  Batten  Co.;  Mowbray  White,  of 
the  New  York  Herald;  John  Allen  Murphy,  of 
Printers'  Ink;  J.  M.  Boyle,  advertising  manager 
of  the  Evening  Telegram;  Frank  L.  McLaugh 
lin,  of  the  Sun;  R.  T.  Snodgrass,  of  N.  W.  Ayer 
&  Son;  Mr.  Roe,  of  the  World;  H.  S.  Tibbs. 
of  the  Globe;  G.  T.  Hodges,  of  the  Sun,  and 
W.  S.  Oakley,  of  the  New  York  American 

Three  well  known  national  advertising  men, 
E.  C.  Tibbetts,  Harry  W.  Ford,  and  E.  C.  Bab- 
cox,  acted  as  a  committee  of  three  to  pass  upon 
the  merit  of  "Guy  Wise"  as  a  new  method  of 
driving  home  the  right  kind  of  selling  talk  for 
the  salesman,  and  heartily  approved  the  idea. 

The  story  of  "Guy  Wise"  is  wound  about  the 
proprietor  of  a  phonograph  shop  in  need  of  a 
salesman,  and  it  opens  with  a  scene  in  his  place 
of  business.  Guy  Wise,  well  versed  in  the  most 
objectionable  methods  of  selling  the  product 
of  the  Edison  Laboratories,  calls  for  an  inter- 
view. It  is  during  his  interview  that  he  brings 
out  the  wrong  methods  some  phonograph  sales- 
men have  made  use  of  in  selling  the  New  Edi- 
son. While  extolling  his  virtues  as  a  salesman 
Guy  Wise  is  interrupted  by  Miss  Backbay,  who 
in  demure  manner  tells  what  she  thinks  is  the 
better  way  of  explaining  the  good  points  of  the 
New  Edison.  Several  humorous  colloquies  fol- 
low. The  action  is  fast,  Guy  Wise  finally  ad- 
mitting tha't  he  is  convinced  that  he  did  not 
know  the  art  of  salesmanship  as  applied  to 
selling  the  New  Edison. 

An  epilogue  follows  in  which  someone  from 
the  audience  breaks  in  with  many  strong  objec- 
tions to  the  moral  the  play  points  and  during 
the  epilogue  a  tone  test  is  conducted. 

In  writing  the  playlet  Mr.  Maxwell  has  drawn 
from  his  fund  of  experiences  gained  during  the 
past  twenty  years  as  a  traveling  salesman  and 
sales  manager. 

In  addition  to  his  activities  as  vice-president 
and  manager  of  Thos.  A.  Edison,  Inc.,  Mr.  Max- 
well finds  time  to  write  business  stories  which 
have  had  wide  circulation  in  national  magazines 
in  this  country.  His  books,  "Salesmanship"  and 
"If  I  Were  Twenty-One,"  are  used  extensively 
in  universities  and  clubs  where  salesmanship 
and  allied  subjects  are  taught.     In  this  little 


The  Trinity  That  Spells  Success 

EDISON 
BOLWAY 

SYRACUSE 


Whose  master  mind  created  and  whose  name  is 
back  of  the  New  Edison  Phonograph  and  the  Won- 
derful Re-Creations. 


Frank  E.  Bolway  &  Son,  Inc.,  who  are  job- 
bers of  Edison  goods  Exclusively.  Whose 
Knowledge  is  backed  by  Experience. 

The  center  of  things  in  Western  New 
York  State  and  is  a  natural  distributing 
point  for  quick  and  effective  service. 


The  dealer  who  can  utilize  this  exclusive  combination  of  famous  name, 
famous  service  and  ideal  distributing  location  will  find  the  Edison  a 
profit  producer  of  the  first  water. — Watch  the  exploitation,  the  tone- 
tests  and  the  advertising. — See  the  hundreds  of  enthusiastic  dealers  at 

the  convention. — That's  proof. 


FRANK  E.  BOLWAY  &  SON,  Inc. 

Syracuse  New  York 


CORTINA 

FRENCH  AND  ENGLISH 

MILJ 


3y  Jean  A.  Picard,  of  the  French  Army 

FOREWORD  BY  MAJOR-GEN.  LEONARD  WOOD 

Several  chapters  devoted  to  hospital  and 
general  Red  Cross  work,  including  a  short 
cut  to  Military  French,  French  Army  Or- 
ganization, Aviation,  Artillery,  Infantry, 
Engineering,  etc.  Full  page  illustrations. 
WITH  TWENTY  PHONOGRAPH 
RECORDS  (10-12"  double  face  discs). 
Send  for  full  information.  Advertising 
matter,  military  poster-hangers  free. 

CORTINA  ACADEMY  OF  LANGUAGES 
12  East  46th  Street  New  York 


playlet  Mr.  Maxwell  has  demonstrated  that  in 
addition  to  being  a  successful  business  man  and 
a  recognized  writer  on  business  subjects,  he, 
if  need  be,  can  make  even  the  seasoned  play- 
wrights along  Broadway  stand  up  and  take 
notice. 


WORKING  TO  CAPACITY 

The  Factory  of  Leonard  Markels  Pressed  to 
Supply  the  New  "Butterfly"  Motor  Made  by 
This  House — To  Enlarge  Departments 


The  Leonard  Markels  factory  at  165  William 
street,  New  York,  is  working  to  capacity,  and 
judging  from  the  orders  received  during  the 
past  few  weeks  from  the  Markels  clients  the 
talking  machine  manufacturers  are  preparing 
for  an  active  fall  trade. 

The  demand  for  the  new  Markels  "Butterfly" 
motor  is  exceeding  all  expectations  and  the  dis- 
tinctive features  of  this  motor  have  won  praise 
from  prominent  talking  machine  men  through- 
out the  country.  Mr.  Markels  is  planning  to 
enlarge  several  departments  of  his  plant  in  the 
very  near  future  in  order  to  accommodate  the 
call  for  this  new  motor,  and  these  enlargements 
will  add  materially  to  the  factory's  output.  The 
"Butterfly"  motor,  as  the  name  implies,  was 
designed  to  meet  the  demand  for  a  noiseless 
motor  and  every  constructural  feature  of  this 
motor  makes  for  noiselessness. 


Let  the  other  man  talk  when  he's  mad.  He'll 
get  reasonable  all  the  sooner. 


Write  Us  For  Prices  On 

Single  and  double  spring  motors 

Tone  arms 

Cover  supports 

Cabinet  hardware 

Edison — Pathe  Sapphires 

Automatic  Stops 

Continuous  hinges 

LAKESIDE  SUPPLY  CO.,  Inc.  CHICAGO 

Phone  Harrison  3840 


SAPPHIRE  NEEDLES 

Sapphire  Points  for  playing  Edison  records,    14c  each 
Sapphire  Balls  for  playing  Pathe  records,       13c  each 
In  Quantities 

LUCKY    13   PHONOGRAPH  CO. 

3  East  12th  St.  New  York 
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Back  of  You 


The  Organization 

Its  Men 

Its  Facilities 


The  Man 
in  the  Trenches 


Must  have  an  efficient  source  of  supply  at  his  back 
to  furnish  him  with  what  he  wants  when  he  needs  it,  if 
he  would  succeed. 

THAT  is  Cohen  &  Hughes  Service 

Our  dealers  are  supplied  with  the  records  they  want 
when  they  want  them. 

Our  organization,  location 
and  facilities  enable  us  to 
give  this  service. 


This  is  our  new  wholesale  building  devoted 
entirely  to  the  storage  of  Victor  machines  and 
records  together  with  a  repair  department.  Hun- 
dreds of  machines  and  about  325,000  records 
may  be  systematically  filed  here  at  one  time. 
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G.  W.  HOPKINS  GETS  ACQUAINTED 

The  New  General  Sales  Manager  of  the  Colum- 
bia Co.  Returns  From  a  "Get  Acquainted" 
Trip  to  the  Trade — Pleased  With  Conditions 


George  W.  Hopkins,  who  was  recently  ap^ 
pointed  general  sales  manager  of  the  Columbia 
Graphophone  Co.,  New  York,  returned  last  week 


from  a  visit  to  the 
Columbia  wholesale 
divisions  as  far  west 
as  Kansas  City  and 
throughout  ■  New 
England.  Mr.  Hop- 
kins  was  well 
pleased  with  the  re- 
sults of  his  "get  ac- 
quainted" trip  and 
expressed  himself  as 
being  delighted  with 


Geo.  W.  Hopkins  the  spirit  of  loyalty 

that  prevails  in  every  division  and  section  of  the 
Columbia  organization. 

Although  Mr.  Hopkins  was  not  known  per- 
sonally to  the  various  Columbia  managers  his 
achievements  in  the  selling  field  gave  him  an 
"open  sesame"  to  their  confidence.  As  men- 
tioned previously  in  these  columns  Mr.  Hop- 
kins (among  his  other  honors)  was  the  first 
chairman  of  the  New  York  Sales  Managers' 
Club.  During  recent  years  he  was  sales  and 
advertising  manager  of  the  Loose-Wiles  Bis- 
cuit Co.  and  more  recently  he  was  vice-presi- 
dent and  sales  manager  of  the  American  Chicle 
Co.,  bringing  the  sales  of  this  company  up  to 
a  point  where  instead  of  being  on  the  verge  of 
liquidating,  the  company  is  making  a  remark- 
able showing. 

Coincident  to  his  appointment  as  general 
sales  manager  of  the  Columbia  Graphophone 
Co.,  Mr.  Hopkins  was  elected  vice-president  of 
the  Associated  Advertising  Clubs  of  the  World, 
the  famous  advertising  organization.  At  the 
convention  of  this  association  held  in  St.  Louis 


last  month  Mr.  Hopkins  gave  an  interesting 
address  which  comprised  a  summary  of  the 
arguments  advanced  at  this  convention.  Mr. 
Hopkins  deducted  from  these  arguments  that 
advertising  "assuredly  does  reduce  distribution 
cost." 

Although  a  newcomer  in  the  Columbia  or- 
ganization, Mr.  Hopkins  has  already  won  the 
friendship  and  esteem  of  every  one  of  his  co- 
workers, and  his  thorough  knowledge  of  every 
phase  of  selling  will  doubtless  enable  him  to  de- 
velop and  broaden  the  Columbia  merchandising 
system  along  result-productive  lines. 

ANSWER  THEIR  COUNTRY'S  CALL 

Nine  Members  of  the  New  York  Talking  Ma- 
chine Co.'s  Staff  Prepare  to  Leave  for  France 
on  Moment's  Notice — A  Proud  Record 

Nine  members  of  the  sales  and  clerical  staffs 
of  the  New  York  Talking  Machine  Co.,  New 
York,  Victor  distributors,  have  responded  to 
their  country's  call  and  are  prepared  to  leave 
for  France  at  a  moment's  notice.  This  is  cer- 
tainly a  record  that  the  company  can  well  afford 
to  be  proud  of,  for  included  in  these  patriots 
are  men  who  have  been  with  the  concern  for 
several  years  and  who  are  well  known  to  the 
dealers  in  this  section  of  the  country.  They 
all  felt  that  their  place  was  with  Uncle  Sam's 
forces  and  they  are  pursuing  their  military 
duties  with  the  same  energy  and  aggressive- 
ness that  characterize  their  activities  at  home. 

W.  G.  Porter,  who  was  at  one  time  a  mem- 
ber of  the  company's  traveling  staff  and  who 
has  been  associated  with  General  Manager  Keith 
at  the  executive  offices,  is  a  member  of  the 
United  States  Ambulance  Unit,  training  at 
Allentown,  Pa.  Mr.  Porter,  who  is  known  as 
"Bill"  throughout  the  local  trade,  is  going- 
ahead  with  his  "war"  work  enthusiastically,  and 
is  in  splendid  trim  to  leave  for  France  when 
called.  "Joe"  Swan,  a  member  of  the  New  York 
Talking  Machine-Co. 's  clerical  staff,  is  also  con- 
nected with  this  unit  at  Allentown,  Pa. 

W.  L.  Garber,  secretary  to  Arthur  D.  Geis- 


sler,  president  of  the  company,  and  Morris 
Owens,  the  company's  New  England  traveler, 
are  members  of  the  First  New  York  Field  Ar- 
tillery, located  at  Plattsburg,  N.  Y.  Mr.  Owens, 
who  is  well  known  in  the  local  field,  was  so 
enthusiastic  the  first  day  at  camp  that  the  cap- 
tain learned  his  name  a  few  minutes  after  his 
arrival  and  now  calls  upon  him  for  all  con- 
ceivable tasks. 

John  Connolly,  one  of  the  men  in  the  order 
department,  has  joined  the  Seventh  Infantry. 
When  he  applied  for  his  appointment  to  this 
regiment,  he  was  three'  pounds  under  weight, 
but  he  managed  to  drink  sufficient  water  to  go 
back  the  next  day  and  be  successful. 

Harry  Clarence,  of  the  record  department,  is 
a  member  of  the  Twelfth  Infantry.  Max  Gott- 
lieb has  joined  the  Thirteenth  Coast  Artillery, 
and  Fred  Graham,  assistant  shipping  clerk,  and 
Joseph  Friedman,  of  the  record  department, 
have  joined  the  U.  S.  Naval  Reserve. 

Jerome  Connolly,  brother  of  John,  has  made 
five  distinct  efforts  to  enlist  with  Uncle  Sam 
in  various  branches  of  the  service  but  has  been 
refused  by  five  medical  inspectors  who  claimed 
that  they  noticed  a  defect  in  his  hearing,  which 
Jerome  steadfastly  denies. 

THE  GOOD  MANAGER 

A  real  manager  does  not  try  to  shoulder  all 
the  work  in  the  house  and  take  care  of  him- 
self. He  knows  that  almost  every  hour  of  the 
day  there  is  something  going  to  turn  up  which 
will  require  his  very  best  judgment  and  time 
to  consider  it  thoroughly.  He  cannot  do  that 
and  at  the  same  time  take  care'  of  a  mass  of 
detail  work.  •  If  he  attempts  it  he  is  not  a  real 
manager.  He  may  be  filling  a  manager's  chair 
and  drawing  his  salary  but  he  is  really  nothing 
but  a  substitute  for  a  manager,  or  a  manager 
in  the  kindergarten  stage. 

Thousands  of  good  men  are  to-day  fooling 
themselves  into  the  belief  that  they  are  properly 
managing  a  business  when,  in  fact,  they  are 
slaves  to  the  detailed  work  of  the  business. 


Mr. 
Live 

Merchant 


"PREPARE" 

FOR 

Fall  Business 


WHY 


We  Have  a  Wonderful  Proposi- 
tion for  Live  Merchants 
in  Our  Vicinity 


Write  Today— Without  Fail 


No  needles  to  change — Pathe  Sapphire  Ball.  Guaranteed 
indestructible  double-face  records.  Faithful  reproduction 
of  all  overtones  and  undertones.  All  models  equipped 
to  play  all  makes  of  records.  Exclusive  tone  modula- 
tor— no  muffled  tones — all  wood  violin  sound  chamber. 

Largest  catalog  of  records  of  any  company.  Largest  and 
most  beautiful  cabinets,  model  for  model,  in  the  trade. 

Get  the  benefit  of  the  Pathe  National  and  Local  Advertising  < 
Campaign — Write  now. 

NATIONAL  PIANO  CO. 

SOUTHERN  DISTRIBUTORS 
316  N.  Howard  St.  Baltimore,  Md. 
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One  Machine  Plays  All  Records 


When  You  Have 

The  Union 
Universal 
Tone  Arms 
and  Attachments 


No.  1.  Union  Universal 
Tone  Arm  and  Repro- 
ducer.   Pivot  Base 


No.  4.  Union  Universal 
Tone  Arm  and  Repro- 
ducer. Plays  all  records. 


No.  3.  Attachment 


No.  1.  Union 
Attachment 


No.  2.  Attachment 


No.  5.  Union  attach- 
ment, will  also  play  the 
Victor,  Columbia,  or 
the  Pathe  record  on  the 
Edison  machine.  Com- 
plete with  two  reproducers  and 
sapphire  point. 


Our  No.  1  and  No.  4,  shown 
here,  play  all  makes  of  records. 

No.  3  Union  attachment  and  re- 
producer are  for  the  Columbia 
machine  and  enable  it  to  play  Edison 
or  Pathe  Records. 

No.  1  Union  attachment  complete 
is  shown  here  in  position  for  play- 
ing Victor  or  Columbia  records  on 
Edison  phonograph. 

No.  2  Union  attachment  with 
reproducer  is  for  Victor  machine 
to  play  Edison  or  Pathe  records — 
Edison  and  Pathe  Sapphire  needles 
included.  «> 

Union  Tone  Arms  and  attachments  are  known  by  the 
trade  as  the  pioneers  in  this  field. 

In  design,  workmanship,  finish  and  actual  service,  they 
stand  supreme. 

From  the  standpoint  of  excellence  in  reproduction,  Union 
Tone  Arms  and  Reproducers  are  absolutely  guaranteed. 

Our  practically  unlimited  manufac- 
turing capacity  enables  us  to  give  you 
service  of  exceptional  promptness. 


Special  trade  prices  on  our  vari- 
ous equipment  quoted  on  request 


The  Union  Phonograph  and 
Supply  Co. 

W.  J.  McNAMARA,  President 

1108  West  9th  Street,  Cleveland,  0. 


No.  6.  Union  Uni- 
versal Tone  Arm 
and  Reproducer. 
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When  the  Elwells 


shop  for  a  phonograph  the 
one  that  is  "best"  is  the  one 
that  as  nearly  as  possible  re- 
produces sound  perfectly. 
They  buy  or  reject  on  unit 
effect. 

The  Stephenson  Precision 
made  motor  is  one  that  helps 
the  manufacturer  to  make 
a  truly  art  product;  one  that 
helps  in  the  perfect  coordi- 
nation of  the  artistic  and  the 


mechanical.  The  Stephen- 
son motor  winds  silently 
and  runs  quietly.  There  is 
no  winding  click  or  running 
noise  to  destroy  the  faintest 
reproduction. 

The  Elwells  are  your  mar- 
ket; somewhere  every  day 
they  consider  your  product. 
The  Stephenson  Precision 
made  motor  helps  them  to 
regard  your  product  as  best. 


STEPHENSON,  Inc. 

1  West  34th  Street 
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TOYPHONE     WOODWARE  MFRS.,  Inc. 


t  I81 
York 


Orders  lor  Phonograph  Cabinets  undertaken  or  any  description  of  Woodenware  for  Wholesale  and  Export  Trade 


Sole  Manufacturers  of  The  LITTLE  MARVEL  TALKING  MACHINES 


Distributors  Wanted 

in  territories  where  we  are  not 
already  represented. 


Astonishing  Volume  of  sound  nnd  Purity  of  Tone. 
Patents  Applied  For  U.  S.  A.  and   Foreign  Countries, 


DEALERS 

ORDER 

NOW 

Direct  From 

Factory 
or  Through 
Your  Usual 
Commission 
House. 


The  Little  Marvel  Brightens  the  Nursery 


RETAILS 

$io-°° 

Allowing  Full 
Margin 

of 

Profit  to  Dealer. 


Write  for  Illustrated  Folder 

(Be  first  in  your  district  to  fea- 
ture LITTLE  MARVELS). 


Dimensions  If)  inches  square,  16  inches  high.    (Weight  12  lbs. 


The  Little  Marvel  Provides  a  Pleasant  Evening 


HAVE  MOST  ARTISTIC  QUARTERS 

The  J.  W.  Carter  Music  Co.,  of  Houston,  Tex., 
Adopt  the  Unico  System  for  Their  New  Es- 
tablishment in  That  Progressive  City 


Houston,  Tex.,  July  9. — The  above  illustration 
shows  the  new  Unico  department  of  the  J.  W. 


The  J.  W.  Carter  Music  Co 
Carter  Music  Co.,  one  of  the  most  progressive 
music  houses  of  the  Lone  Star  State.  Unico 
equipment  was  used  throughout,  including  Vic- 


trola  and  record  rooms,  record  counter,  piano 
and  player  rooms.  Even  the  walls  of  the  build- 
ing were  fitted  with  Unico  wainscoting.  The 
Unico  ventilating  system  was  also  installed. 

This  equipment  was  delivered  to  the  Carter 
Co.  in  Texas  by  the  Unit  Construction  Co.  in 
three  weeks  from  the  date  of  their  order,  en- 
abling them  to  make  the  change  from  their  old 

to  new  quar- 
ters without 
delay  or  in- 
terruption to 
business. 

An  idea  of 
the  substan- 
tial construc- 
tion of  their 
Unico  rooms 
may  be  had 
from  the  il- 
1  u  s  t  r  a  t  ion 
showing  their 
method  of 
d  i  s  p  1  a  ying 
their  large 
stock  of  Vic- 
trolas  on  top 
of  the  ceil- 
ings of  the 
's  Showrooms  rooms. 

The  Carter  Co.,  widely  known  not  only  in 
the  vicinity  of  Houston  but  throughout  the 
Texas  territory,  look  for  big  fall  business. 


Use  Ward's  Moving  Covers 

Our  covers  are  faced  with  Khaki,  lined  with  a 
heavy  grade  flannel,  interlined  with  heavy  cotton 
or  felt,  diagonally  and  closely  quilted,  and  manu- 
factured according  to  the  usual  superior  "Ward  — 
New  London"  quality. 


G?,!LK'  $7.50 


G?,tLD>  $5.00 

(Carrying  Straps  Extra) 

With  name  of  Machine  embroidered  on  any 
cover;  extra      -       -       -       -  - 


.25 


With  Dealer's  name  and 
address,  first  cover, 
extra  -    -    -  $1.00 

Same  on  additional  cov- 
ers, each;  extra  .50 

CARRYING  STRAPS 
No.  1,  $1;  No.  2, 
$2;  No.  3,  -  $3.50 

Order  Sample  Cover  on  Approval 
Giving  Name  and  Style  or  No.  of 
the  Machine 

The  C.  E.  Ward  Co. 

(Well- Known  Lodge  Regalia  House) 
Manufacturers  Complete 
Line  of  Covers 
101  William  Street 
NEW  LONDON,  OHIO 


THE  "DETROIT"  MOVING  COVER 
This  is  our  latest  creation.  It  is  a  time 
saver,  as  the  machine  can  be  prepared  for  de- 
livery in  less  than  one-half  minute.  The  strap 
arrangement  is  attached  to  and  a  part  of  made- 
up  cover.  The  "Detroit"  covers  are  made  on 
the  same  quality  lines  as  all  our  other  covers. 
In  the  medium  size,  which  accommodates  the 
Victrola  10  and  11,  Edison  100  and  150, 
Columbia  75  and  100,  and  other  machines  of 
corresponding  size,  the  cover  sells  at  $6.00; 
the  larger  size,  which  wil'  accommodate  larger 
cabinet  machines  of  any  make,  sells  at  $7.00. 


TALKS  ON  FINANCIAL  MATTERS 


Harrison  Durant  Advising  Edison  Dealers  Re- 
garding the  Financing  of  Their  Business 


Des  Moines,  Ia.,  July  6. — Harrison  Durant, 
financial  supervisor  of  Thomas  A.  Edison,  Inc., 
Orange,  N.  J.,  who  is  making  an  extensive  tour 
of  the  United  States  and  Canada,  spent  a  day 
here  last  week  making  a  series  of  talks  on  finan- 
cial matters  to  the  Harger  &  Blish  Edison 
dealers. 

Mr.  Durant  explained  to  them  that  owing  to 
the  great  increase  in  Edison  business  during 
the  last  year  it  was  found  desirable  properly  to 
instruct  and  advise  the  dealers  in  different  zones 
as  to  the  best  manner  of  bettering  their  finan- 
cial position  in  order  to  take  advantage  of  prob- 
ably another  100  per  cent,  increase  in  business 
for  the  coming  year. 

A  letter  received  from  one  of  the  prominent 
bankers  of  the  West,  the  president  of  a  strong 
financial  institution,  was  read  by  Mr.  Durant  as 
illustrative  of  the  general  feeling  shown  by 
bankers  throughout  the  country  toward  the  Edi- 
son phonograph.  In  this  letter  the  banker  told 
why  his  institution  preferred  to  handle  Edison 
phonograph  paper  as  against  any  other  form  of 
instalment  paper. 

The  letter  in  part  read:  "We  have  two  rea- 
sons especially  for  carrying  them  (Edison  deal- 
ers); one  is  in  order  to  accommodate  and  the 
other  because  we  feel  that  if  we  can  in  any  way 
be  responsible  for  placing  this  class  of  music 
in  a  home,  we  have  benefited  humanity  to  a  con- 
siderable degree." 

For  the  next  few  days  Mr.  Durant  will  travel 
through  Canada,  returning  to  New  York,  he 
said,  in  time  for  the  national  convention  of  Edi- 
son dealers  at  the  Waldorf-Astoria. 

"Business  without  exception  shows  an  in- 
crease for  the  last  two  months  over  the  splen- 
did business  of  the  previous  ten  months,"  said 
Mr.  Durant  in  predicting  that  the  Edison  phono- 
graph dealers  would  have  large  business  in- 
creases for  the  year  1917. 


IMPROVES  THEIR  PRODUCT 


Newark,  N.  J.,  July  6. — E.  S.  Oliver,  of  the 
Anytone  Needle  Co.  of  this  city,  in  a  recent 
talk  regarding  the  improvement  of  his  product, 
caid:  "The  original  output  of  Anytone  needles 
was  made  in  such  a  way  as  to  make  the  needle 
fragile,  and  unless  handled  carefully  they  were 
more  or  less  apt  to  break.  After  receiving  a 
few  complaints  we  set  out  to  overcome  this,  and 
now  after  careful  study  and  experimentation, 
and  the  re-equipment  of  the  plant  with  special 
machinery,  the  Anytone  needle  is  made  not  only 
stronger,  but  more  durable.  The  needle  will 
play  many  times  without  changing.  It  plays 
any  tone  without  changing — loud,  medium,  soft. 
Anytone  needles  retail  at  10  cents  a  package." 


Welcome  the  discipline  of  work  and  the  habit 
of  obedience. 
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FIRST  HALF  OF  1917  IS  AHEAD  OF  SAME  PERIOD  IN  1916 

This  Is  the  Gratifying  Situation  !n  Detroit — Talking  Machines  for  the  Fighters — James  Manoil  a 
Visitor — Michigan  Drug  Co.  Concentrates  on  Wholesale  Pathe  Trade — News  of  the  Month 


Detroit,  Mich.,  July  9. — Talking  machine  dealers 
who  have  figured  their  total  sales  for  the  first 
six  months  of  the  current  year  are  inclined  to 
feel  exceedingly  cheerful  as  they  indicate  that 
their  business  has  not  suffered  because  of  the 
war  and  that  they  are  really  ahead  of  the  same 
period  of  1916.  Even  collections  are  holding 
up  much  better  than  they  had  looked  for.  In 
most  lines  of  trade  there  are  complaints  as 
regarding  the  collection  department  —  people 
have  been  buying  so  many  Liberty  Bonds  and 
contributing  liberally  to  the  Red  Cross  and 
other  patriotic  funds  that  it  delayed  the  paying 
of  regular  accounts.  We  know  of  quite  a  num- 
ber of  Detroit  talking  machine  dealers  who 
have  been  exercising  unusual  care  in  their 
credit  and  collection  department,  getting  right 
after  the  delinquents  and  keeping  after  them. 
In  spite  of  this  drastic  attention  to  collections, 
the  number  of  repossessions  has  'not  increased 
so  that  it  tends  to  show  Detroit  people  are 
very  prosperous  and  have  plenty  of  money. 
Just  think,  Detroit  contributed  something  like 
$45,000,000  to  the  Liberty  Bond  Loan  and  nearly 
$3,000,000  to  the  Red  Cross. 

Quite  a  number  of  Detroit  talking  machines 
are  being  sent  to  the  fighting  territory  in  Eu- 
rope as  well  as  to  the  various  training  camps 
around  the  country.  None  of  them  are  very 
expensive  models — not  because  the  givers  would 
not  like  to  have  sent  them — but  because  they 
realize  there  would  be  more  or  less  damage  in 
transit  and  that  once  on  the  ground  they  would 
be  given  hard  usage — anything  very  artistic 
would  not  last  long.  E.  P.  Andrew,  manager 
of  the  J.  L.  Hudson  piano  store,  gave  a  Vic- 
trola  to  the  Harper  Hospital  Base  Unit,  which 
has  already  entrained  for  an  eastern  point.  Mr. 
Andrew  also  donated  a  Victrola  to  the  Charity 
Bazaar  given  by  the  Detroit  Fellowcraft  Club 
for  War  relief. 

Business  in  the  talking  machine  industry  in 
Detroit  is  holding  up  to  normal.  Frankly,  it 
is  not  rushing,  but  this  is  not  to  be  expected 
as  we  approach  the  hottest  season  of  the  year. 
People  are  busy  planning  their  vacations — 
motoring — and  going  away  from  the  city  for  the 
change.  Naturally  they  are  not  staying  home 
as  much  as  they  will  be  in  September  and  the 
cooler  months.  Dealers  themselves  are  plan- 
ning for  vacations  and  so  are  their  employes. 
Interviews  with  a  number  of  dealers  indicate 
that  a  bumper  fall  business  is  anticipated. 

The  kind  of  records  which  are  selling  the 
best  right  now  are  catchy  fox  trots  and  the 
patriotic  numbers — such  as  the  national  anthems 
and  stirring  military  marches.  Quite  a  number 
of  old  pieces  that  have  been  on  the  shelf  a 
long  while  are  coming  back  to  life  as  a  result 
of  the  patriotic  atmosphere  that  is  generally 
prevalent. 

The  J.  L.  Hudson  piano  and  Victrola  store 
will  be  moved  some  time  after  the  first  of  next 
January  to  another  part  of  the  Hudson  build- 
ings or  possibly  to  the  building  on  Library 
avenue — which  is  just  a  stone's  throw  from 
the  Max  Strasburg  shop.  On  the  present  site 
at  188-190  Woodward  avenue  will  be  erected  a 
brand  new  ten-story  building,  which  will  give 
the  Victrola  department  much  larger  space  and 
many  additional  booths. 

Talking  machines  from  $75  to  $150  seem  to 
be  the  models  in  high  favor  just  now — the 
cheaper  models  selling  only  for  summer  resort 
trade,  while  the  people  who  usually  buy  the 
high  priced  models  are  vacationing. 

James  Manoil,  president  of  the  Manophone 
Corporation,  manufacturers  of  the  Manophone 
talking  machine,  was  a  Detroit  visitor  on  July 
3,  being  on  his  way  to  Adrian,  Mich.,  where  the 
Manophone  factory  is  located.  While  in  De- 
troit he  conferred  with  Roy  Dupraw,  Michigan 
sales  manager.  Mr.  Manoil  stated  that  his  com- 
pany has  plenty  of  orders  on  hand — -that  the 
factory  is  working  to  capacity — but  that  there 
was  a  scarcity  of  material  which  was  giving 
him  more  worry  than  the  securing  of  orders. 


The  Michigan  Drug  Co.,  Pathe  jobbers  for 
the  State  of  Michigan,  have  fitted  up  a  very 
attractive  department  for  the  handling  of  Pathe- 
phones  and  Pathe  records.  They  also  have  al- 
lotted sufficient  space  to  the  stocking  of  rec- 
ords and  machines  so  that  they  always  have 
a  good  supply  on  hand  enabling  them  to  give 
prompt  attention  to  all  orders.  They  recently 
disposed  of  their  retail  store  to  H.  N.  Ness 
Co.,  officered  by  Buffalo  business  men,  who 
moved  the  store  to  219  Griswold  street.  This 
gives  the  Michigan  Drug  Co.  opportunity  to 
concentrate  on  the  jobbing  end.  They  are  open- 
ing new  accounts  right  along  all  over  the  State 
and  they  now  have  the  State  covered  in  all  of 
the  leading  cities  by  representative  dealers. 
Officials  of  the  Michigan  Drug  Co.  express 
great  gratification  with  the  Pathe  line. 

Sam  Lind,  general  manager  of  the  Columbia 
branch  in  this  city,  says  business  was  never 
better.    All  of  his  dealers  are  increasing  their 


orders  steadily  and  already  many  of  them  have 
given  orders  for  fall  in  order  to  be  certain  of 
getting  merchandise. 

C.  H.  Grinnell,  wholesale  manager  for  Grin- 
nell  Bros.,  Victor  jobbers,  as  usual  reports  bet- 
ter business  than  ever  with  shipments  improv- 
ing at  the  Victor  factory.  Mr.  Grinnell  states 
that  all  of  the  Grinnel  retail  stores — and  there 
are  about  twenty-five  of  them — are  doing  very 
nicely,  and  that  general  trade  is  very  satisfac- 
tory.   He  is  very  optimistic  for  fall. 

Max  Strasburg  says  that  while  June  was  no 
record-breaking  month,  sales  were  fair  and  col- 
lections very  good.  Max  is  a  great  believer  in 
watching  collections.  "It's  all  right  to  sell  but 
it's  just^as  necessary  to  see  that  you  get  your 
money,  otherwise  you  lose  your  profits,"  is 
a  popular  Strasburg  expression. 

The  Detroit  Talking  Machine  Dealers'  Asso- 
ciation at  its  last  regular  meeting  decided  on 
a  scale  for  shipping  and  carting  of  Victrolas  by 
the  zone  system.  The  price,  of  course,  is  based 
on  the  purchase  price  of  the  instrument.  Here- 
tofore prices  for  this  work  were  very  diversi- 
fied, while  under  the  new  arrangement  they 


Lucky  13  Phonograph  Co. 


3  East  12th  Street 


NEW  YORK  CITY 


A  Summer-time  Opportunity  to  Buy  Parts 

We  offer  the  following  merchandise  for  immediate  delivery,  price  subject  to 
change  without  notice,  also  subject  to  prior  sale.  All  merchandise  sold 
F.  O.  B.  New  York. 

STEEL  NEEDLES 

50c  per  thousand  in  million  lots;  45c.  per  thousand  in  ten  million  lots;  60c.  per  thousand 
in  lots  less  than  a  million. 

MOTORS 

No.  01—  8-in.  turntable   $1.25  10-in.  turntable  $1.40 

No.    1— 10-in.  turntable    2.65  12-in.  turntable   2.95 

No.    6 — 10-in.  turntable,  double  spring..  3.50  12-in.  turntable   3.85 

No.    3 — 12-in.  turntable,  double  spring   6.75 

No.    7 — 12-in.  turntable,  double  spring   7.50 

No.    4 — 12-in.  turntable,  double  spring   9.50 

TONE  ARMS  AND  REPRODUCERS 

Baby,  to  play  7-in.  records  only..  $  .60 

No.  1 — Tone  Arm  and  Reproducer  90 

No.  2 — Tone  Arm  and  Reproducer,  for  playing  all  records   1.25 

No.  6 — Tone  Arm  and  Reproducer,  for  playing  all  records  high  grade   2.25 

No.  7 — Tone  Arm  and  Reproducer,  for  playing  all  records  high  grade   2.25 

No.  8 — Tone  Arm  and  Reproducer,  for  playing  all  records  high  grade   2.25 


MAIN  SPRINGS 

No. 

0- 

Y±  in. 

20  gauge 

8  ft. 

6  in.  25c  ea. 

100  lots 

20c 

ea. 

1000  lots 

19c 

ea. 

No. 

1  — 

V:\  in. 

25  gauge 

10  ft. 

33c  ea. 

100  lots 

30c 

ea. 

1000  lots 

29c 

ea. 

No. 

2— 

13/16  in. 

25  gauge 

10  ft. 

35c  ea. 

100  lots 

32c 

ea. 

1000  lots 

30c 

ea. 

No. 

3— 

14,  in. 

25  gauge 

11  ft. 

43c  ea. 

100  lots 

39c 

ea. 

1000  lots 

37c 

ea. 

No. 

4- 

1  in. 

23  gauge 

10  ft. 

43c  ea. 

100  lots 

39c 

ea. 

1000  lots 

37c 

ea. 

No. 

5— 

1  3/16  in. 

27  gauge 

18  ft. 

90c  ea. 

100  lots 

85c 

ea. 

1000  lots 

80c 

ea. 

GOVERNOR  SPRINGS 

60c 

per 

hundred. 

Special  p 

-ice  on 

large  quantities  for  motor  manu 

facturers. 

SAPPHIRE  POINTS  AND  BALLS 

Sapphire  Points  14c  each  in  100  lots       13c  each  in  1000  lots 

Sapphire  Balls   13c  each  in  100  lots       12c  each  in  1000  lots 

NEEDLE  CUPS 

$20.00  per  thousand,  $17.50  per  thousand  in  5,000  lots.    Larger  quantities  still  lower. 

NEEDLE  CUP  COVERS 

$10.00  per  thousand,  $9.00  per  thousand  in  5,000  lots.    Larger  quantities  still  lower. 

RECORDS 

The  "Popular"  Brand,  10-in.  double  face,  lateral  cut,  all  instrumental: 

30c  in  lots  of  100 
29c  in  lots  of  1000 
28c  in  lots  of  5000 

We  also  manufacture  special  machine  parts  such  as  worm  gears,  stampings,  or  any 
screw  machine  parts  for  motor  manufacturers. 

Special  quotations  given  for  Canada  and  all  other  export  points.  Merchandise  delivered 
with  custom  duty,  war  tax  and  freight  paid  by  us. 

Write  for  our  84  page  catalogue,  the  only  one  of  its  kind  in  America.  Illustrating  33 
different  styles  talking  machine  and  over  500  different  phonographic  parts,  also  gives 
description  of  our  efficient  repair  department. 

Lucky  13  Phonograph  Co. 


3  East  12th  Street 


NEW  YORK  CITY 
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will  be  uniform.  The  association  will  not  meet 
during  July,  August  or  September,  but  will  re- 
sume meetings  in  October. 

Once  again  do  we  want  to  praise  local  dealers 
for  their  fine  window  displays.  Detroit  dealers 
are  getting  away  from  the  stereotyped  windows 
consisting  of  just  some  sample  machines,  but  in- 
stead are  picking  out  timely  subjects  and  pic- 
turizing  them.  Especially  is  this  true  of  Grin- 
nell  Bros,  and  the  J.  L.  Hudson  Co.  For  in- 
stance, this  is  canoeing  time — camping  time — 
and  the  stores  mentioned  have  had  miniature 
boat  scenes  and  camp  scenes  with  the  Victrola 
in  action.  More  attention  than  ever  is  being 
given  to  window  displays  by  stores  who  have 
the  space  to  put  on  such  stunts. 

Manager  Kretz  of  the  Brunswick-Balke-Col- 
lender  Co.,  Michigan  jobbers  for  the  Brunswick 
phonograph,  is  opening  up  many  new  accounts. 

Wallace  Brown,  who  now  operates  the  Bruns- 
wick Shop  in  this  city,  is  handling  this  one  make 
of  machine  exclusively.  He  says  May  and  June 
business  was  far  beyond  his  expectations  and 
he  showed  The  World  correspondent  figures  to 
prove  it.  Mr.  Brown,  besides  operating  locally, 
will  also  have  stores  in  Cleveland  and  Toledo. 
He  has  been  advertising  heavily  and  has  been 
making  a  strong  drive  for  business. 


SHELL  SOUND  CHAMBER  THE  LATEST 

The  Shell-O-Phone  Co.,  which  is  located  at 
1008  Marquette  Building,  Chicago,  is  on  the 
market  with  a  new  talking  machine  in  which  a 
large  sea  shell  is  utilized  as  a  part  of  the  sound 
chamber.  These  shells  are  imported  from  the 
South  Sea  Islands  and  are  quite  large  in  size. 
They  give  a  surprisingly  resonant  volume  and 
apparently  have  much  merit.  R.  L.  Poe  is  presi- 
dent of  the  company. 


P.  H.  Moynihan  was  recently  elected  presi- 
dent of  the  Ottawa  Pianophone  Co.,  succeed- 
ing Chas.  H.  Bartholomee,  resigned.  Fred 
Moynihan,  brother  of  the  new  president,  is  sales 
manager  of  the  company. 


The  "Vanguard 
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*I  Victor  dealers  who  realize  and  appreciate 
the  situation  in  the  business  world 
are  placing  orders  now  for  their 
fall  trade. 

^  They  represent  the  "vanguard"  of  the 
retail  trade  and  will  be  fully  prepared 
to  meet  the  demands  of  their  patrons 
this  fall  for  Victrolas  and  Victor 
records. 

G.  T.  WILLIAMS  CO. 

Victor  Service 

Is  at  your  command  to  make  1917  your  banner  year. 

G.  T.  WILLIAMS  CO.,  Inc. 

Victor  wholesale  exclusively 
217  Duffield  Street  BROOKLYN,  N.  Y. 


To  Manufacturers- 


Th 


ere  is  money 


in  the 


Parr  Magnetic 
Reproducer 

for  any  manufacturer  who  makes  it  part  of  the  standard 
equipment  of  his  phonograph.  The  magnetic  attraction 
— uniform  and  permanent — acts  on  the  stylus  bar  and 
makes  the  needle  far  more  sensitive  to  delicate  recordings. 
A  clear,  full  tone  that  captivates  all  hearers.  Plays  on 
any  phonograph — all  disc  records. 

— also  new 
patented  diaphragm 

A  composition  light  as  mica — uniform  in  thickness — no 
bubbles,  blisters  or  wavy  places — permanently  resilient, 
non-porous  and  scientifically  shaped  for  greater  respon- 
siveness. 

Send  for  Samples 

of  PARR  MAGNETIC  REPRODUCER  with  either 
mica  or  composition  diaphragm.  Give  your  machines 
the  most  up-to-date  feature  in  the  phonograph  industry. 
Large  discounts  in  quantity  lots. 

Parr  Manufacturing  Corporation 


1  Union  Square 


New  York 


At  Fourteenth  Street 


SPECIALTIES  CONCERN  REORGANIZED 


Phonograph  Specialties  Mfg.  Co.  Elects  New 
Officers — To  Market  New  Motor 


The  Phonograph  Specialties  Mfg.  Co.,  manu- 
facturers of  all  talking  machine  parts,  including 
motors,  tone  arm  rests,  needle  cups,  etc.,.  has 
completely  reorganized  and  elected  new  officers 
within  the  past  week. 

Under  the  new  organization  the  concern  will 
immediately  place  on  the  market  an  entirely 
new  double  spring  motor,  which  is  now  being 
manufactured  and  sold  at  a-  popular  price.  The 
motor  is  described  as  double  spring,  worm 
driven,  with  a  dial  and  speed  regulator.  It  will 
play  five  ten  inch  records  with  one  winding  and 
is  guaranteed. 

The  orders  for  needle  cups  alone  which  the 
firm  has  received  in  the  past  two  months  have 
been  so  heavy  as  to  necessitate  the  immediate 
enlargement  of  that  section  of  the  factory,  and 
with  all  other  departments  having  big  demands 
for  their  output  the  outlook  for  the  fall  is  espe- 
cially encouraging. 

The  'new  officials  of  the  company  include 
Carl  Kronenberger,  president,  formerly  of  the 
Favorite  Talking  Machine  Co.,  Fred  W.  Von- 
gehr,  treasurer,  and  Edward  Vongehr,  secre- 
tary. 


REPLACE  REGRETS  WITH  ACTION 

Regret  cannot  possibly  do  any  good,  and  it  is 
bound  to  do  harm.  .  It  subtracts  a  large  per- 
centage from  enjoyment  and  cuts  the  capacity 
for  advancement  down  to  zero  plus.  Time  given 
to  mourning  over  lost  opportunities,  if  rightly 
used,  may  lead  to  greater  success  than  could 
have  been  achieved  without  those  mistakes. 
Forget  the  bugaboo  of  "opportunity  knocks  but 
once,"  and  remember  that  most  of  the  success- 
ful men  to-day  would  be  walking  to  save  car- 
fare if  this  were  true.  Take  every  opportunity 
as  it  comes. 


Efficiency  is'just  doing  the  right  thing  first. 
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The  Columbia  Graphophone  Co.,  New  York, 
has  announced  the  addition  to  its  line  of  Grafo- 
nolas  of  a  series  of  art  cabinets  which  are  now 
ready  for  the  trade.  This  line  of  art  models 
was  designed  in  order  to  accommodate  the  fast 
growing  demand  for  period  cabinet  musical  in- 
struments to  harmonize  with  the  furniture  and 
furnishings  of  distinctive  periods.  At  the  pres- 
ent time  period  furniture  is  in  considerable 
vogue  and  the  new  Columbia  art  models  are  in 
keeping  with  the  quality  of  Columbia  product. 


About  a  year  ago  the  Columbia  Co.  decided 
to  design  a  line  of  art  model  Grafonolas,  and 
with  its  customary  progressiveness  gave  close 
attention  to  every  detail  before  the  actual  de- 
signing was  inaugurated.  Prominent  designers 
were  engaged  to  submit  sketches  and  every 
model  is  the  result  of  extended  time  and 
thought. 

No  expense  or  effort  have  been  spared  to 
make  the  Columbia  art  models  representative 
of  the  most  accepted  ideas  in  period  furniture, 


while  the  mechanical  equipment  includes  all  of 
the  qualities  which  have  made  Columbia  tone 
famous  in  all  parts  of  the  world.  All  of  these 
models  are  operated  by  electricity. 

The  line  of  Columbia  art  models  consists  of 
eighteen  distinctive  designs,  several  of  which 
are  shown  herewith,  together  with  their  char- 
acteristics. These  art  models,  which  range  in 
retail  price  from  $250  to  $2,500,  will  be  mer- 
chandised through  the  usual  Columbia  distribu- 
tion channels. 


ELIZABETHAN 

It  may  be  somewhat  more  courteous  than 
accurate  to  describe  furniture  of  the  style  of 
this  Columbia  Grafonola  as  Elizabethan  since 
there  can  be  no  doubt  that  a  vast  quantity 
of  beautiful  Tudor  pieces  existed  before  the 
Virgin  Queen's  accession,  and  was  in  vogue 
after  her  death. 

But  call  them  what  you  will  there  is  no 
denying  their  dull  brown  glory. 

What  an  immense  stride  from  Gothic 
is  here  revealed,  a  revelation  of  artistic 
leisure  to  decorate,  an  agreeable  confession 
of  almost  Latin  susceptibility.  The  Renais- 
sance, of  course,  had  reached  England. 

The  wood  is  Oak,  and  the  doorknobs  har- 
monize in  both  shape  and  shade.  There  is 
accommodation  for  120  records. 

The  legs  are  finely  carved. 

The  horn  opening  is  covered  by  grille, 
concealed  by  disappearing  panel. 


FRENCH  GOTHIC 


We  are  advised  by  the  passionless  pen  of  history  that  Constantine,  Emperor 
of  Rome,  observed  a  cross  in  the  sky  one  day  before  battle,  became  a  Christian, 
and  then  saw  to  it  that  the  symbols  of  the  Church  were  incorporated  into  most 
forms  of  contemporary  art.  From  this  gradually  developed  the  Gothic,  or 
pointed  style. 

The  ecclesiastic  influence  in  this  oaken  Columbia  Grafonola  is  palpable, 
and  it  imparts  an  exalted  beauty.  But  consider  how  immense  was  the  advan- 
tage of  those  architects  and  cabinetmakers  who  felt  that  their  hands  were  busy 
upon  the  works  of  God ! 

The  door  pulls  are  of  wood  and  there  is  accommodation  for  120  records. 
Horn  is  covered  by  a  grille. 


WILLIAM  AND  MARY 

Chippendale  was  so  much  impressed  by  cabinets  and  furniture  in  this 
manner,  which  were  brought  over  from  Holland  by  William  in  1689,  that  he 
took  them  for  his  models,  following  the  lines  and  curves  in  work  of  lighter 

character. 

Despite  the  weight  of  the  cabinet  part  of  this  Columbia  Grafonola  the  feet 
are  planted  on  the  ground  with  an  appearance  of  no  solider  touch  than  that  of 
a  fawn's  hoof.  The  bell  motif  is  carried  out  both  in,  a  utilitarian  and  deco- 
rative way. 

Walnut   is  the   wood   used,   with   oaken   panels.     Note  how  harmoniously 
the  little  oxidized  brass  pulls  go  with  the  general  scheme. 
Accommodation  for  80  records. 
Horn  opening  has  grille  with  disappearing  panel. 
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EARLY  ENGLISH 

The  Jacobean  style,  whether  pure  or, 
as  in  this  case,  with  a  slight  flavor  of 
William  and  Mary,  has  an  interest  for 
Americans  that  is  absolutely  unique. 

Unique  because  there  seems  so  little 
doubt  that  the  first  furniture  that  came 
to  America  was  Jacobean,  and  deeply 
evocative  of  our  sympathies  because  it 
was  the  first  style  to  be  copied  by  our 
own  struggling  cabinetmakers. 

This  Columbia  Grafonola  is  a  little 
more  gracious  and  engaging  than  some 
original  Jacobean  pieces,  but  the  impro- 
visation is  quite  happy  in  its  slight  in- 
fidelities. 

The  antique  oak  is  stained  a  warm 
mellow  brown,  the  little  metal  pulls  are 
oxidized  brass. 

Accommodation  for  80  records. 

Horn  opening  has  grille  with  disap- 
pearing panel. 


ft 

I 


ADAM  (above) 

Until  the  time  of  the  Adam  Brothers  (about  1750)  the  chief  method  of 
decorating"  furniture  was,  of  course,  carving,  so  it  will  be  imagined  with  what 
agreeable  surprise  and  astonishment  the  pictorial  embellishments  were  received. 

In  examining  the  Columbia  Grafonola  above  it  is  easy  to  see  that  the 
Adam  idea  was  to  paint  designs  after  the  manner  of  inlay  though  achieving 
more  grace,  charm,  and,  indeed,  some  modest  degree  of  chiaroscuro. 

The  finish  used  is  a  fine  black  enamel,  and  the  little  fretted  metal  pulls 
are  of  oxidized  brass. 

There  is  accommodation  for '80  records. 

Horn  opening  has  grille  with  disappearing  panel. 


CHARLES  II  (on  left) 


The  original  of  this  Columbia  Grafonola  was  made  in  the  reign  of  "The 
Merrie  Monarch,"  Charles  II. 

It,  of  course,  falls  under  the  head  of  Jacobean,  but  it  is  rather  lighter 
in  general  air  than  much  Stuart  cabinetry  and  cupboards.  The  neat  hardness 
of  the  carving  has  an  exquisite,  attenuated  beauty ;  a  clear,  delicate  emphasis 
reveals  itself  from  every  angle  of  survey. 

The  patina  of  time  is  polychromed  on  to  the  surface  with  an  adequate 
sense  of  restraint.  Oak  is  the  wood  used.  The  grille  is  backed  with  a  soft- 
tone  silk. 

A  companion  piece  is  supplied  for  record  storage. 
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Every  time  you  sell  a  $200  Grafonola  you  have  made 
a  beautiful  profit,  you  have  made  a  certain  and  regu- 
lar record  buyer  and  you  have  added  one  more 
completely  pleased  and  actively  interested  customer 
to  your  mailing  list. 


(Write  for  "Music  Monty,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


MAKE  A  RECORD  OF  THE  SOUNDING  OF  THE  LIBERTY  BELL 


An  occurrence  of  peculiar  historical  interest 
during  the  recent  campaign  of  the  sale  of  Lib- 
erty Bonds  was  the  sounding  of  the  Liberty 
Bell  in  Independence  Hall,  Philadelphia,  for 
the  purpose  of  arousing  the  patriotism  of  the 


sounded  before  since  1835,  and  in  order  that  its 
tones  might  be  preserved  on  this  occasion,  the 
Victor  Talking  Machine  Co.  set  up  a  complete 
recording  apparatus  and  made  a  very  satisfac- 
tory record  as  Mayor  Smith  tapped  the  metal. 


THE  GROWTH  OF  BUSINESS 

Necessitates  Cohen  &  Hughes,  of  Baltimore,  Oc- 
cupying a  Larger  Area  to  Meet  Demands 


Baltimore,  Md.,  July  7. — The  six-story  build- 
ing on  North  Howard  street  that  Cohen  & 
Hughes,  Victor  distributors,  have  only  occupied 
for  some  six  or  eight  months  has  already  proved 
too  small  for  the  steadily  increasing  business 
of  this  house.  It  is  now  planned  to  devote  the 
entire  six  floors  of  this  building  to  the  retail 
business  in  addition  to  their  Charles  street  shop. 

The  wholesale  stock  and  shipping  departmsnts 
have  been  moved  to  a  new  three-story  building 
on  West  Saratoga  street,  one  block  away.  Here 
everything  has  been  planned  for  the  efficient 
handling  of  all  details  connected  with  the  dis- 
tribution of  Victrolas  and  records.  The  first 
floor  and  basement  will  be  entirely  devoted  to 
the  Victrolas,  the  second  floor  to  records,  of 
which  a  very  large  supply  is  kept  on  hand.  The 
capacity  of  this  floor  will  be  325,000  records 
systematically  filed  at  one  time.  The  third  floor 
is  to  be  entirely  devoted  to  repair  work. 

The  growth  of  this  firm  has  been  remarkable 
.in  the  past  and  with  this  new  equipment  great 
business  is  expected  in  the  future. 


INSTALL  RECITAL  HALL 


Schultz  Bros.,  who  operate  the  Edison  Shop 
at  313  South  Fifteenth  street,  Omaha,  Neb., 
have  just  installed  an  elaborate  recital  hall  ca- 
pable of  accommodating  over  fifty  people,  in 
large  comfortable  arm-chairs. 


Ready  to  Record  Tones  of  Historic  Liberty  Bell 


public  in  the  loan.  The  bell  was  not  actually 
rung,  owing  to  the  danger  of  enlarging  the 
crack  that  is  already  in  it,  but  Mayor  Smith  of 
Philadelphia  tapped  the  historic  bell  with  a 
golden    hammer.      The    bell    had    not  been 


The  accompanying  photograph  shows  the  re- 
cording apparatus  in  position  with  Mayor  Smith 
standing  ready  with  golden  hammer  in  hand  to 
sound  the  bell  for  the  first  time  in  over  eighty 
years. 


C.  W.  Woddrop,  vice-president  and  treasurer 
of  the  Columbia  Graphophone  Co.,  New  York, 
spent  the  Fourth  of  July  holidays  at  his  sum- 
mer home  in  Eagles  Mere,  Pa. 


Ed  E.  Peck,  formerly  with  the  Southern  Cali- 
fornia Music  Co.,  has  opened  a  factory  for  the 
manufacture  and  assembling  of  talking  ma- 
chines in  Anaheim,  Cal. 


Thirty  desirable  records.  You  may  nol  have  all  of  these  selections 
We  will  gladly  play  any  record  for  you. 


*  - '  la 


CROFT 


Those  who  use  Record  Delivery  Envelopes  KNOW  they  are 
cheaper  than  paper  and  string 

Get  the  Record  Envelopes  Bearing  New  Lists  of  Patriotic  Airs  and  Songs 

Record  Delivery  Envelopes  Long  Cabinets 

Record  Stock  Envelopes  Bagshaw  Needles 

Perfection  Record  Holders  Peerless  Locking  Plates 

Catalog  Supplement  Envelopes 

Write  for  samples  and  prices 

CLEMENT  BEECROFT,  309  W.  Susquehanna  Avenue,  PHILADELPHIA 


THE   TALKING    MACHINE   WORLD  125 


WORLD'S  CLASSIFIED  ADVERTISING 

Any  member  of  the  trade  may  forward  to  this  offlo 
a  "Situation"  advertisement  intended  for  this  Depart- 
ment to  occupy  a  space  of  four  lines,  agate  measure, 
and  it  will  be  inserted  free.  Replies  will  also  be  for- 
warded without  cost.  Additional  space  will  be  at  the 
rate  of  25c.  per  line.  If  bold  faced  type  Is  desired  the 
cost  of  same  will  be  25c.  per  line. 

FACTORY  SUPERINTENDENT  AND 
PRODUCTION  MANAGER  WANTED— 
Previous  record  must  give  convincing  proof  of 
successful  management  of  cabinet  factory.  Ar- 
rangements would  be  made  for  capable  man  to 
acquire  interest  in  business  on  profit-sharing 
scheme  or  immediate  investment  could  be  made 
with  services  to  follow  later  if  present  position 
could  not  be  left  without  long  notice.  All  ap- 
plications regarded  strictest  confidence.  State 
if  able  to  influence  orders  for  any  well-known 
selling  organizations.  Address  "Box  451,"  care 
The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 

BOOTHS  WANTED— Two  white  6  by  9  or 
6  by  8  demonstrating  booths  wanted  at  once. 
Address  N.  W.  Herrington,  1218  Kings  High- 
way, Brooklyn,  N.  Y.  Telephone  1283  Coney 
Island. 

FIFTY  small  floor  cabinet  phonographs, 
equipped  Meisselbach  single  spring  motor, 
Dayton  tone  arm.  All  wood.  Mahogany  fin- 
ish. $13.50  each.  The  Elton  Mfg.  Co.,  848 
Engineers  Building,  Cleveland,  O. 

250  DAYTON  tone  arms  and  sound  boxes, 
$1.20  complete.  The  Elton  Mfg.  Co.,  848  En- 
gineers Building,  Cleveland,  O. 

WANTED— Foreman  to  take  full  charge  of 
factory  manufacturing  motor  parts  and  complete 
motors.  Experienced  producer  and  organizer 
only.  Splendid  proposition  for  the  right  man. 
Give  full  details.  Address  "Box  442,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 

BUSINESS  FOR  SALE  OR  AFFILIATION 
— $20,000,  one-half  .cash  (balance  by  instal- 
ments), will  purchase  established  business  with 
unlimited  prospects  for  future  developments  on 
several  exclusive  and  protected  models  of  talk- 
ing machines.  Factory  situated  in  New  York 
contains  newest  and  most  costly  types  of  wood- 
working machines  for  every  description  of  work. 
Owners  would  consider  keeping  financial  inter- 
est and  continuing  the  management  until  pur- 
chaser became  acquainted  with  business,  or 
would  affiliate  with  successful  manufacturer  or 


distributing  agencies  able  to  advertise  and  de- 
velop the  sale  of  several  new  models  talking 
machines  having  exceptional  selling  possibili- 
ties, because  of  their  novelty  and  popular  price. 
Opportunity  of  lifetime.  Valuable  orders  under 
execution.  Address  "Box  452,"  care  The  Talk- 
ing Machine  World,  373  Fourth  Ave.,  New  York. 

MAN,  middle-aged,  with  15  years'  experi- 
ence in  talking  machine  construction;  have  pat- 
ented many  new  features  covering  every  part  of 
the  talking  machine.  Would  like  to  become  as- 
sociated with  honorable  concern  desiring  to 
build  the  beat  without  exception.  Am  prepared 
to  demonstrate  the  truthfulness  of  this  state- 
ment to  any  honorable  concern  truly  interested 
in  a  proposition  of  this  kind.  This  is  absolute- 
ly new  and  no  freak.  Address  "Box  435,"  care 
The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 

YOUNG  unmarried  man  of  good  address  and  thorough 
knowledge  of  the  selling  end  of  the  phonograph  and  record 
business  desires  to  maKe  permanent  connections  with  first- 
class  phonograph  company.  Can  furnish  excellent  refer- 
ences, /ixmress  "Box  443,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York.  

SITUATION  WANTED — By  widow,  twelve  years'  ex- 
perience in  Edison  and  Columbia  lines.  South  Atlantic 
Coast — Florida  preferred.  Address  "Box  444,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


WANTED — Several  good  retail  piano  and  phonograph 
salesmen  in  live  town  in  northern  Ohio,  over  fifty  thou- 
sand population,  good  farming  community.  Will  pay  liberal 
commission.  Address  "J.  L.  6,"  care  The  Talking  Machine 
World,  209  South  State  St.,  Chicago,  111.  

POSITION  WANTED— A  highest  class  talking  machine 
salesman,  26,  no  bad  habits,  Five  years'  experience  as 
salesman  and  department  manager  tor  largest  Western 
music  house,  with  whom  still  employed.  Complete  knowl- 
edge of  all  records,  and  Victor,  Columbia,  Edison  and 
Pathe  machines.  An  A-l  closer — dozens  of  very  best  refer- 
ences. Will  take  only  a  big  job.  Ready  September  1. 
Preiers  West.  Address  "Box  445,"  care  The  Talking  Ma- 
chine World,  373  Fourth  Ave.,  New  York. 

POSITION  WANTED— Experienced  wholesale  talking 
machine  salesman,  now  managing  Chicago  office,  traveling 
New  York  to  Omaha  for  St.  Louis  house.  Can  produce 
business.  Address  "J.  L.  2,"  care  The  Talking  Machine 
World,  209  South  Stale  St.,  Chicago,  ill. 


WANTED — Phonograph  expert  wanted  to  take  charge 
of  factory.  A  man  who  understands  all  phonograph  trou- 
bles and  can  overcome  them.  Good  salary  and  steady  posi- 
tion for  the  right  man.  State  full  particulars.  Aduress 
"T.  M.  W.,"  care  The  Talking  Machine  World,  373  Fourih 
Ave.,  New  York. 


MR.  DEALER — If  you  want  a  competent  manager  for 
your  talking  machine  department,  I  will  be  pleased  to  call 
upon  you  at  my  own  expense  for  a  personal  interview. 
Prefer  remaining  in  State  of  Pennsylvania,  but  will  con- 
sider any  location.  Can  give  best  of  reference.  Awaiting 
a  reply.  Address  "Box  446,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  \ork. 


MUSIC  BUSINESS  FOR  SALE— Old-established  profit- 
able business,  including  large  Victor  patronage,  in  most 
prosperous  section  of  the  middle  South.  Address  "Pros- 
perous," care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 


WANTED — To  connect  with  some  good  distributor  or 
manufacturer  as  traveling  salesman.  Have  had  experi- 
ence in  the  Victor  line.  Address  "Box  447,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

WANTED— A  man  with  $5,000  to  take  oyer  stock  and  fix- 
tures of  a  nice  music  store  well  located  in  Central  Penn- 
sylvania and  doing  nice  business  selling  talking  machines, 


FOR  SALE 

$50.00  size  phonograph,  mahogany,  dou- 
ble spring  motor,  beautiful  design  and 
finish,  sample  and  price  on  request. 
Also  great  bargains  in  phonographs,  rec- 
ords, motors,  tone  arms,  sound  boxes 
and  parts.  Fulton  Talking  Machine  Co., 
640  Broadway,  N.  Y. 


records,  sheet  music,  etc.  Present  owner  has  too  much 
other  business  which  claims  his  absolute  attention.  If  you 
have  the  above  amount  of  capital  and  are  ready  to  step 
into  a  paying  proposition,  then  let  me  hear  from  you. 
Triflers  please  don  t  write.  Address  "Box  448"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

POSITION  WANTED— General  repairman  wishes  posi- 
tion as  foreman  in  phonograph  department  Six  years  of 
experience  in  motors  of  all  makes  and  final  assembling. 
Address  "Box  449,"  care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York. 


POSITION  WANTED— Salesman  and  manager,  Edison 
Department.  Thorough  knowledge  of  the  business.  Hold 
similar  position  now.  Address  "Box  450,"  care  The  Talk- 
ing Machine  World,  373  Fourth  Ave.,  New  York. 


POSITION  WANTED— By  young  man,  32  years  of 
age,  as  foreman  or  alLaround  repair  man;  experienced  in 
all  kinds  of  talking  machines,  as  I  have  had  full  charge 
of  motor  and  assembling  department  and  in  sound  boxes 
and  tone  arms.  Address  "Box  436,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York. 


SITUATION  WANTED— By  an  experienced  Victrola 
and  Edison  salesman.  Also  expert  repairman.  Ohio  pre- 
ferred. Address  "Box  437,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


POSITION  WANTED— As  salesman  and  manager.  Edi- 
son disc  line.  Hold  similar  position  now.  Edison  labora- 
tory experience.  References.  Address  "Box  438,"  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


SITUATION  WANTED — As  foreman  of  electroplating 
department  with  reliable  recording  concern.  A-l  refer- 
( ncrs.  good  systematizer.  Can  produce  results.  Practical 
mechanic,  not  a  dreamer.  Address  "Box  439,"  care  The 
Tailing  Machine  World,  373  Fourth  Ave.,  New  York. 


SITUATION  WANTED— Experienced  phonograph  man, 
as  manufacturing  superyiser,  or  charge  of  the  retail  sales 
department,  would  consider  offer  on  short  notice.  Prefer 
Middle  West.  Address  "M.  S.,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


SALESMAN  with  unusual  knowledge  of  the  Victor  busi- 
ness wishes  to  connect  permanently  with  California 
company  of  unquestionable  reputation  either  as  Victor 
department  manager  or  as  outside  salesman.  Have  auto 
and  can  furnish  be<=t  of  references.  Address  "Box  440," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 


POSITION  WANTED— Phonograph  cabinet  draughts- 
man and  specification  writer,  high-grade  practical  man, 
thoroughly  familiar  with  woodworking  machinery  and  shop 
methods,  veneers,  foreign  and  domestic  woods  and  finishes. 
Good  executive,  highest  reference.  Address  "Box  441," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 


SITUATION  WANTED — Foreman  mechanic  nine  years 
experience,  all  makes  motor  manufacturing  and  repairing. 
Have  been  with  some  of  the  leading  concerns.  Best  refer- 
ences. Address  "T.  A.  2,"  care  The  Talking  Machine 
World,  209  South  State  St.,  Chicago,  111. 


SITUATION  WANTED — Experienced  phonograph  cabi- 
net superintendent  wishes  to  make  a  change.  Thoroughly 
familiar  with  up-to-date  methods  for  manufacturing.  Good 
executive  and  knows  how  to  get  results.  Also  first  class 
designer.  Highest  reference.  Address  "Hustler,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


SITUATION  WANTED— Awaiting  the  opportunity  to 
make  good,  collegian  (23)  unable  to  continue  studies  desires 
connection  with  concern  where  ability  and  perseverance  will 
lead  to  advancement.  Address  "Box  430."  care  The  Talking 
Machine  World,  373  Fourth  Ave..  New  York. 


LIVE  TALKING  MACHINE  SALESMAN— Man  with 
thorough  practical  experience  and  ability,  good  education, 
capable  to  manage  with  results,  familiar  with  bookkeeping 
and  up-to-date,  progressive  systems,  unquestionable  refer- 
ences, wants  work  inside  or  outside.  Address  "Result 
Getter,"  care  The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 


SITUATION  WANTED — Experienced  Victor  salesman, 
twelve  years,  repairing,  selling,  advertising,  complete  knowl- 
edge— best  selling  records — looking  for  position  in  Wiscon- 
sin. -  Best  of  references.  Address  "Record  87108,"  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


POSITION  WANTED  as  representative  _  for  State  of 
Michigan.  Popular  priced  universal  machine  preferred. 
Salarv  and  commission.  Address  "Box  431,"  care  The  Talk- 
ing Machine  World,  373  Fourth  Ave.,  New  York. 


PRACTICAL  CABINET  SUPERINTENDENT  and  de- 
signer is  seeking  to  make  a  change.  Many  years  experience 
in  phonograph  cabinet  manufacturing.  Thoroughly  com- 
petent and  knows  how  to  get  results.  .  Now  employed. 
Highest  references.  Young  man.  Knows  all  the  latest 
methods.  Address  "Box  401,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


POSITION  WANTED — Phonograph  repair  man,  five 
vears'  experience,  wishes  position  for  inside  and  outside. 
Salary  $18  per  week.  Henry  Freedman,  1354  Fifty-seventh 
St.,  Brooklyn,  New  York. 


POSITION  WANTED — By  young  lady.  Pleasant  per- 
sonality. Exceptional  knowledge  of  Columbia  line,  wishes 
to  connect  with  progressive  Columbia  dealer  where  en- 
thusiasm for  line  can  be  demonstrated  as  valuable  sales 
assets.  Well  informed  on  musical  topics.  Understands 
advertising.  $25.00  or  salary  and  commission.  Address 
"Box  406,"  care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 


SITUATION  WANTED— Salesman  with  managerial 
duties,  competent  repairman.  Edison  Laboratory  experi- 
ence. Address  "Box  407,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


POSITION  WANTED  by  experienced  man,  seven  years 
in  the  talking  machine  business,  thoroughly  schooled  in 
salesmanship  and  with  experience  as  manager,  desires 
position  with  wholesale  or  retail  Victor  dealer.  Highest 
reference.  "Box  414,"  care  The  Talking  Machine  World, 
373  Fourth  Ave..  New  York. 


MANUFACTURERS— ATTENTION ! 


The  1918  Model  of  Veeco,  the  Electric  Drive 
of  Supremacy  for  Talking  Machines, 
Is  Now  Ready  for  the  Market 

The  mechanical  construction  in  this  electric  motor  in  every  respect  is  the  most 
advanced.  It  departs  entirely  from  the  trouble-giving  parts  of  all  talking  machine 
motor  construction. 

Solicitation  was  made  from  the  highest  authorities  for  criticism  and  we  can  truth- 
fully state  that  there  is  no  mechanical  criticism  to  this  new  model. 

It  will  be  an  eye-opener  to  all  talking  machine  manufacturers  in  the  way  of  in- 
genuity and  simplicity  of  construction  and  all  running  parts  are  so  designed  that  the 
longer  this  motor  runs  the  better  it  will  become. 

We  have  made  changes  in  our  Vitraloid  turntable  which,  together  with  the  motor, 
makes  our  complete  product  entirely  distinctive  in  every  respect. 

We  solicit  your  inquiry  as  to  prices  and  terms  and  we  will  be  glad  to  furnish  you 
with  a  sample  motor  complete  for  two  weeks'  trial. 

Our  motors  are  guaranteed  in  every  respect  for  a  period  of  two  years. 

THE  VEECO  COMPANY 

248  Boylston  St.  Boston,  Mass. 

THE  ORIGINAL  PRODUCERS  OF  A  COMPLETE  ELECTRIC  DRIVE  FOR 
THE  TALKING  MACHINE  MANUFACTURER'S  USE. 
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LEASE  NEW  FACTORY 


World  Phonograph  Co.,  of  Chicago,  Secure  Spa- 
cious Building  for  Manufacturing  Purposes 


Chicago,  III.,  July  11. — This  is  the  new  factory 
of  the  World  Phonograph  Co.,  of  Chicago.  The 
lease  of  the~  entire  five-story  and  basement 
building  was  signed  a  few  days  ago  by  F.  J. 
M.  Kaumanns,  president  of  the  company,  and 
i he  work  of  moving  into  the  building  is  advanc- 
ing rapidly.    The  lease  covers  a  period  of  sev- 


UNCLE  SAM'S  ENTERTAINER 


Price  $35.00 

F.  O.  B.  CHICAGO 

Including  five  records  in  con- 
tainer and  eight  composition 
needles  each  playing  200  records. 

Extra  records  75c  each.  Com- 
position needles  10c  per  pkg. 
of  4. 

THESE  NEEDLES  PLAY  100 
RECORDS  EACH 


AUTOMATIC— COIN  OPERATED 

Can  use 


any  standard  disc 
record.  Just  think!  the  earning 
capacity  of  UNCLE  SAM'S 
ENTERTAINER  is  equally  as 
good  as  instruments  costing 
five  and  six  hundred  dollars. 
Why  not  have  one  for  only 
$35.00? 

State  Manufacturing 
Company 

565  W.  Washington  Blvd., 
CHICAGO,  ILL. 


A  FARCE  IN  ONE  ACT 

What  Might  Have  Happened  if  the  Parts  Con- 
vened for  a  Friendly  Chat 


New  Home  of  the  World  Phonograph  Co. 

eral  years  and  calls  for  a  high  rental.  It  will  be 
used  for  assembling,  shipping  and  storage  and 
at  a  later  time  the  general  offices  of  the  com- 
pany will  be  located  here.  Meanwhile  the 
present  downtown  offices  of  the  company  will 
be  maintained  at  218  South  Wabash  avenue. 


Stick  the  Poster-Stamp  of  Courtesy  on  every 
one  of  your  business  transactions. 


The  following  original  travesty  on  the  "parts" 
convention  was  contributed  by  Charles  A.  Har- 
rington, of  the  Imperial  Talking  Machine  Co., 
Wilmington,  Del.: 

The  convention  of  parts  was  "assembled." 
Lightly  poising  on  the  ball  of  her  foot,  Miss 
Sapphira  Kneedlet  held  the  attention  of  those 
that  were  present. 

"Living  with  me,"  said  Miss  Sapphira,  "is  a 
continuous  round  of  wearying  pleasure,  pleasure 
for  others  and  weariness  to  me.  It  throws  the 
lie  into  the  fact  of  that  old  adage  about  the  long 
lane  with  no  turn.  1  can  say  without  blushing 
that  I  never  went  straight  in  my  life.  Because 
I  have  jewels,  people  call  me  loud  and  some  go 
as  far  as  to  say  that  I  am  high-toned  because 
of  my  polish.  My  days,  and  nights  are  nothing 
liut  a  series  of  starts  and  finishes  and  my  entire 
existence  is  bound  by  ever  narrowing  circles 
and,  strange  as  it  may  seem,  the  only  good 
impressions  I  make  are  hard  ones." 

"Nonsense,"  said  Young  Turn  .Table,  "you 
will  remain  pessimistic  as  long  as  you  stay  in 
the  rut.  I  have  always  felt  that  I  was  cast  for 
a  different  sphere  because  of  my  revolutionary 


DEALERS: — Build  Your  Own  Machines 


This  is  Your  Opportunity  to  secure  a  splendid 
cabinet,  nicely  polished,  at  very  low  cost. 

Height,  42%  inches 
Width,  19%  inches 
Depth,    2114  inches 

Beautiful  in  design  and  finish.  Sound  chamber 
scientifically  constructed,  producing  a  wonder- 
fully loud  and  sonorous  tone.  Triple  veneered 
panels,  mahogany  finish,  polished  nickel  trim- 
mings. 

Complete  with  needle  cups  $15.00 


Or,  if  you  prefer  it,  we  will  sell  you  this  ma- 
chine fully  equipped  with  powerful  double 
spring  motor,  worm  driven  silent  gears.  12- 
inch  turntable.  Universal  tone  arm  and  sound 
box  plays  all  Disc  Records. 

Completely  equipped   $23.00 


Tone  Arms  and 
Sound  Boxes 

(Genuine  Mica) 

Our  new  universal  tone 
arm  and  sound  box,  No. 
3,  has  proven  a  big  suc- 
cess. Has  all  the  desired 
requisites  in  the  way  of 
producing  a  clear,"  rich  and 
musical  tone. 


Price  $1.50 

In  Lots  of  One  Thousand 


AND8  KOCH,  Manufacturer 

296  Broadway  NEW  YORK 


No.  2 
Real  Mica,  95c 
in  100  Lots 
Imitation  Mica,  85c 


tendencies.  Although  I,  too,  find  it  impossible 
to  keep  to  the  right,  I  bear  my  burdens  as 
cheerfully  as  I  can  and  will  continue  to  do  so 
until  brought  up  with  a  round  turn." 

"Pardon  me,"  said  Disc  Label,  "for  butting 
in,  but  as  I  was  sticking  around  I  overheard 
the  discussion  before  the  meeting  and  I  think 
my  record  entitles  me  to  a  voice — " 

At  this  point  the  Oak  Cabinet  fumed,  the 
Winding  Shaft,  who  was  somewhat  of  a  crank, 
turned  sharply,  the  doors  prepared  to  open  up 
and  even  the  lid  closed  in. 

Just  then  Nick  L.  Sound  Box,  his  diaphragm 
trembling  with  anger,  claimed  the  floor.  "See 
here,"  he  shouted,  "work  with  you  folks  is  all 
play.  My  only  re-creation — "  The  Main  Spring, 
who  possessed  a  bad  temper,  coiled  to  strike  and 
the  convention  broke  up  in  disorder. 


MME.  FARRAR  IN  CALIFORNIA 


Los  Angeles,  Cal.,  July  9. — Miss  Geraldine  Far- 
rar,  the  noted  American  soprano  and  film  ar- 
tist, has  arrived  in  Los  Angeles  to  start  again 
making  photo  plays  for  the  Lasky  Co. 

Miss  Farrar  is  very  much  interested  in  the 


Mme.  Farrar  at  California  Co.'s  Store 

"movies"  and  her  pictures  are  always  enjoyed 
by  everyone.  Miss  Farrar  is  a  great  believer  in 
the  atmosphere  created  by  music  as  an  aid  in 
her  work  and  always  has  a  Victrola  in  her  dress- 
ing room. 

The  accompanying  picture  was  posed  by  Miss 
Farrar  especially  for  the  Southern  California 
Music  Co.,  who  always  supplies  her  with  a  ma- 
chine when  she  is  in  Los  Angeles.  "Carmen" 
was  the  role  in  which  Miss  Farrar  was  snapped. 
This  is  considered  one  of  the  best  Lasky  fea- 
tures released  in  1916-17. 


Treat  your  customers  in  a  decorous  and  hon- 
orable manner:  do  not  deceive  them  by  mis- 
representation and  do  not  be  too  communica- 
tive about  your  business  secrets. 


100 


TRANSFER  NAME  PLATES 

Poslpaid  to  any  aiklrtsi  in  U.  S.  A. 
200,  $10.00  300,  $12.50  500.  $15.00 


$750 


Any  one  to  three  lines  of  lettering  printed  in.  gold  i;»ce. 
Size  not  (o  exceed  x  IVz".  Special  size,  brush  and 
directions   included    with   order.      Any  dealer  can  ,ipply. 

GLOBE  DECALCOMANIE  CO.      JERSEY  CITY,  N.  J. 


BETTER  MUSIC 

"Williams"  Sounding  Board 

placed  under  record  on  any  disc  phono- 
graph. Price  $1.50.  Usual  discount  to 
dealers. 

O.  B.  WILLIAMS  CO. 

SEATTLE  WASH.,  U.  S.  A. 

Manufacturers  Sash  and  Doors 
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INVISIBLE  HINGES 

Emphasize  Beautiful  Wood  Finishes 

So  many  talking  machine  Cabinets  are  designed  with  a  disguise  of  the  instrument  as  their 
chief  feature  that  invisible  hinges  are  of  special  importance. 

■  0rdmarv  hinges  may  be  made  inconspicuous,  but  the  fact  that  they  cannot  be  completely 
hidden  by  any  ingenuity  mars  every  cabinet  on  which  they  are  used. 


ISOSSl  Inv's',;,'e  Hinges  preserve  the  beauty  of  well-designed  and  finely  finished 
TALKING  MACHINES  MUSIC  CABINETS 


PIANOS 


PLAYER  PIANOS  AND  BENCHES 


They  are  made  in  numerous  sizes  for  these  particular  purposes.  They  are  simple,  strong 
and  durable,  easy  to  install  and  are  an  improvement  on  any  class  of  cabinet  work. 

We  will  be  pleased  to  send  you  our  new  illustrated  booklet  "T" 

SOSS  MANUFACTURING  COMPANY 

435-443  ATLANTIC  AVE.  BROOKLYN,  N.  Y. 

CHICAGO,  160  North  5th  Ave.      \      Branch       (  SAN  FRANCISCO  164  Hansford  Bldg. 

LOS  ANGELES,  224  Central  Bldg.)      Offices       j  DETROIT — 922  David  Whitney  Bldg. 
Canadian  Representatives — J.  E.  Beauchamp  &  Co.,  Montreal,  Can. 


SOME  VALUABLE  POINTERS  IN  DEALER  CO-OPERATION     HOFFAY  CO.  ISSUES  A  NEW  BOOKLET 


Clever  Analysis  of  the  Factors  and  Essentials  That  Lead  to  Success  in  the  Reta'l  Field  Interest 
ingly  Set  Forth  by  F.  F.  Dawson,  of  the  Columbia  Co.,  in  Louisville 

Louisville 


Ky.,  July  9. — F.  F.  Dawson,  man- 
ager of  the  local  headquarters  of  the  Columbia 
Graphophone  Co.,  has  inaugurated  several  new 
methods  of  dealer  co-operation  which  have  at- 
tracted considerable  attention.  In  a  chat  with 
The  World,  Mr.  Dawson  commented  upon  this 
co-operation  as  follows: 

"The  World  has  asked  me  for  a  statement  as 
to  my  plans  for  co-operating  with  my  dealers. 
This  is  a  matter  impossible  of  explanation,  for 
the  reason  that  each  individual  case  must  have 
its  own  solution,  and  treated  according  to  its 
peculiar  symptoms.  The  object  is  to  keep  them 
all  alive  and  active.  Dealers  die  from  various 
causes,  and  the  cause  must  be  ascertained  before 
the  remedy  can  be  administered.  The  first 
symptom  of  approaching  death  is  indifference. 
This  indifference  shows  itself  in  many  ways, 
such  as  failure  to  give  the  Columbia  line  proper 
display;  failure  to  keep  the  goods  in  salable 
condition;  failure  to  attract  the  attention  of 
the  public  to  the  department;  failure  to  adver- 
tise or  to  send  out  literature;  failure  to  provide 
record  racks  and  demonstration  rooms;  failure 
to  respond  to  letters,  offering  helpful  sugges- 
tions, etc.  These  are  sure  signs  of  a  lack  of 
interest,  and  will  surely  lead  to  death  if  al- 
lowed to  run  unchecked. 

"1  have  found  the  principal  trouble  with  a 
dealer  who  occupies  this  position  is  that  he 
has  lost  his  enthusiasm  if  he  ever  had  any.  This 
enthusiasm  must  be  brought  to  life,  I  said 
must,  before  the  department  becomes  attrac- 
tive to  him.  Ways  and  means  for  engendering 
this  needed  quality  must  be  worked  out  and 
suited  to  each  case,  except  as  to  one  funda- 
mental principle.  This  principle  is  vital,  and 
should  be  valued  to  the  extent  of  the  worth  of 
the  department.  Dealers  and  their  sales  people 
must  be  instructed — educated,  if  you  please.  No 
matter  how  good  a  salesman  one  may  be,  he 
must  be  educated  in  'Columbia  Salesmanship.' 
The  Columbia  line  being-  distinctive  and  having 
many  exclusive  features,  makes  it  necessary  that 
dealers  be  properly  informed  as  to  the  appli- 
cation of  these  things.  Their  sales  talk  must 
be  made  to  measure  up  to  the  high  standards 
of  Columbia  quality. 

"Believing  this  to  be  the  cardinal  point  in 
the  success  of  our  dealers,  and  to  the  end  of 
giving  them  this  instruction,  we  recently  con- 
ducted a  'School  of  Columbia  Salesmanship' 
here  in  Louisville,  to  which  all  dealers  and  their 
sales  people  were  invited.  These  sessions  were 
well  attended,  and  the  instructions  were  en- 
thusiastically received.  We  conducted  a  two 
days'  school  with  three  sessions  each  day.  We 
took  up  the  following  subjects  with  a  forty-five 
minute  lecture  opening  each  subject,  after  which 
general  discussion  was  had: 

"  'Conditions  and  Opportunities  of  our  times, 
and  how  to  make  the  best  of  them — Columbia 


Speaking.'  'Personal  Efficiency  and  Columbia 
Sufficiency.' 

"  'History  of  the  Talking  Machine  Industry — 
Columbia's  place  in  that  History.' 

"  'Finding  Our  Weak  Points  and  overcoming 
customers'  objections — Full  and  complete  dem- 
onstration of  the  Grafonola.' 

"  'Three  Fundamental  Points  in  a  Sale — 
Treated  and  Illustrated — Meeting  Competition.' 

"  'Organizing  and  Developing  a  Model  Grafo- 
nola Shop,  with  final  Questions  and  Answers.' 

"During  these  sessions  every  phase  of  Co- 
lumbia merchandising  was  brought  up  and  dis- 
cussed, in  a  constructive  and  helpful  manner. 
All  who  attended  went  away  fired  with  new  zeal 
and  enthusiasm,  and  many  new  orders  came 
from  some  who  had  been  growing  indifferent. 

"Plans  for  the  construction  of  record  racks 
have  been  furnished,  and  the  racks  made  and 
installed  by  dealers.  Demonstration  rooms 
have  been  planned  on  lines  of  economy.  Mail- 
ing lists  have  been  started  and  built  up.  One 
dealer  who  before  had  refused  to  mail  out  sup- 
plements now  has  a  mailing  list  of  over  500 
names,  and  has  placed  his  order  for  every  rec- 
ord each  month,  and  600  supplements.  Adver- 
tisements have  been  written  for  dealers,  and 
much  other  help  given.  We  are  planning  an- 
other school  some  time  in  the  early  fall.  My 
time  is  limited,  and  if  anyone  would  like  to  know 
more  of  what  we'  are  trying  to  do  for  our  deal- 
ers, just  arrange  to  attend  our  next  'school.'  " 


NEW  SCHEDULE  OF  PRICES 


Announced  by  the  Delpheon  Co.  of  Bay  City, 
Mich. — Takes  Effect  on  August  15 


Bay  Cjty,  Mich.,  July  8. — The  Delpheon  Co.,  of 
this  city,  manufacturer  of  the  Delpheon  phono- 
graph, has  just  announced  a  new  schedule  of 
prices  for  its  machines  which  will  take  effect 
on  August  15.  This  new  scale  calls  for  an  in- 
crease on  all  types  of  Delpheon  machines  and 
although  the  present  price  list  ranges  from  $100 
to  $200  retail,  a  new  cabinet  model  will  be  an- 
nounced during  the  next  few  weeks  retailing  at 
less  than  $100. 

The  company  has  advised  its  jobbers  and 
dealers  that  this  new  scale  of  prices  was  made 
imperative  because  of  the  tremendous  advances 
in  the  cost  of  raw  material  and  because  the 
company  declined  to  sacrifice  quality  in  the  ma- 
terials that  it  used.  A  number  of  new  improve- 
ments will  also  be  included  in  the  Delpheon 
product  in  the  very  near  future  in  addition  to 
the  distinctive  features  which  now  characterize 
these"  machines. 


Some  sales  are  side-swiped  because  the  Car- 
buretor of  Credulity  is  flooded  with  too  strong 
a  talk  mixture  at  the  last  moment! 


Working  Parts  of  the  Hoffay  Machine  Illus- 
trated and  Described  in  Detail  in  New  Volume 
— The  Hoffay  Adapter  Also  Featured 


The  Hoffay  Talking  Machine  Co.,  Inc.,  has 
just  issued  a  new  booklet  which  especially 
features  the  working  parts  of  the  Hoffay  ma- 
chine. The  booklet  is  issued  under  the  caption 
"The  Little  Guide  to  the  Hoffay,"  and  the  in- 
troduction contains  many  reasons  why  the 
reader  should  buy  a  Hoffay  instrument.  Among 
others  being  its  tone,  and  its  individual  patented 
features.  There  is  also  the  crowning  closing 
statement  that  the  Hoffay  must  make  good. 
Two  four-page  pamphlets  are  also  inserted  with 
the  booklet,  one  of  these  illustrating  and  de- 
scribing the  Hoffay  automatic  adapter,  which 
can  be  purchased  separately  and  attatched  to 
any  standard  make  of  talking  machine,  and 
which  retails  for  $1.75.  The  other  circular  is 
filled  with  illustrated  directions  for  using  the 
adapter  so  as  to  play  equally  well  either  the 
vertical  type  or  the  hill  and  dale  records. 


John  H.  Newell,  of  Beverly,  Mass.,  has  pur- 
chased the  Victor  talking  machine  agency  for- 
merly held  by  J.  P.  Kilham,  and  is  now  enlarging 
his  store  in  the  Rogers  Block  in  order  to  have 
adequate  room  for  the  demonstration  and  sale 
of  Victrolas  and  records. 


100   LOUD  PLAYING 


For  Use  on  all  DISC  TALKING  MACHINES 


"The  Needle  they  come  back  for 
and  pay  the  price,  10c/' 

HIGHEST  GRADE 
EVER  MADE 


New  York  Disc  Needle  Co. 

287  BROADWAY 
NEW  YORK 
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HOW  TO  AVOID  DULL  SEASONS 

Victor  Co.  in  Sending  Out  Advertising  Litera- 
ture Makes  Some  Timely  Comments 


In  sending  out  the  latest  batch  of  advertising 
matter  to  the  trade,  including  blanks,  by  means 
of  which  the  dealers  can  order  electrotypes,  or 
matrices  of  carefully  prepared  advertisements 
for  use  in  local  papers,  the  Victor  Talking  Ma- 
chine Co.  offers  the  following  most  appropriate 
comment  upon  the  question  of  dull  seasons: 

"Keep  sharp  and  avoid  dull  seasons. 

"A  young  man  who  had  just  bought  a  half 
interest  in  a  certain  business  approached  the 
senior  partner  and  asked,  'When  is  our  dull 
season?' 

"  'When  would  you  like  to  have  it?'  replied 
the  senior  partner  ironically.  'We  have  always 
managed  to  do  without  a  dull  season  here,  but 
if  you  want  one  all  you  have  to  do  is  arrange 
for  it  and  it  will  come.' 

"The  surest  way  to  have  a  dull  season  is  to 
expect  it,  to  submit  to  it,  in  fact  to  plan  for  it 
and  arrange  for  its  entertainment,  so  to  speak. 
There  are  Victor  dealers  who  find  summer  a 
dull  season.  They  are  looking  for  a  dull  season 
— consequently,  that  is  what  they  find. 

"The  truth  is  that  there  is  just  as  good  an 
opportunity  for  Victor  business  in  summer  as 
in  winter.  The  human  race  becomes  more  a 
race  of  'pleasure-hunters'  in  the  summer.  They 
spend  more  money  at  it,  too.  And  let  us  ask 
you,  'What  is  summer  without  music?'  Sum- 
mer and  music  are.  twin  sisters,  and  music  is 
what  you  have  to  sell. 

"Make  a  study  of  the  summer  market  as  dis- 
tinguished from  the  winter  market.  The  par- 
ticular difference  between  them  is  in  the  kind 
of  business  and  in  the  way  to  go  about  the 
job  of  getting  it.  Do  not  cut  down  your  local 
advertising.  Use  as  many  of  these  ready-made 
advertisements  as  possible.  They  strike  the 
right  note  for  summer  selling." 


THE   N  E  W  —  IMPROVED1 


Anytone  Needles 

PLAY  LOUD,  MEDIUM,  SOFT 

ALL  WITH  ONE  NEEDLE— PLAYS  MANY  TIMES  WITHOUT  CHANGING 

EXCLUSIVE  DISTRIBUTORS  WANTED 

ANYTONE  NEEDLE  CO.,  18  NEW  STREET,  NEWARK,  N.  J. 


MELOPHONE  CO.'S  NEW  BOOKLETS       GLOBE  WERNICKE  CO.'S  CATALOG 


The  New  Melophone  P.  B.  Motor  Described  in 
Detail  for  Benefit  of  Manufacturers — Booklet 
Regarding  Portable  Phonograph 


The  Melophone  Talking  Machine  Co.,  manu- 
facturers of  the  Melophone  portable  phonograph 
and  the  new  Melophone  P.  B.  Motor,  has  pre- 
pared to  send  out  to  all  talking  machine  manu- 
facturers a  folder  describing  the  merits  of  this 
new  motor,  the  details  of  which  are  carefully 
illustrated.  The  main  features  of  the  new  P.  B. 
motor  include  a  new  type  of  driving  spring, 
embodying  several  original  and  exclusive  ideas. 
The  gears  are  constructed  of  a  combination  of 
metal  and  fibre,  with  fibre  bearings,  to  eliminate 
noise,  and  the  governor  is  of  a  patented  type  on 
which  no  strings  are  used. 

The  Melophone  Co.  is  also  sending  to  talk- 
ing machine  dealers  an  interesting  booklet  re- 
garding the  Melophone  portable  phonograph 
which  is  proving  very  popular  with  vacationsts. 
The  booklets  are  supplied  in  quantities  to  Melo- 
phone dealers  for  mailing  to  their  prospects,  and 
the  demand  for  them  indicates  their  value  and 
importance. 


HOW  ADVERTISING  DIFFERENTIATES 

No  two  articles  are  exactly  the  same  in  all 
respects.  They  may  possess  many  points  in 
common,  but  with  all  articles  there  are  dis- 
tinguishing points  or  qualities  that  apply  to  no 
other  article  of  the  same  class.  Advertising  the 
points  that  apply  to  all  articles  of  a  class,  in  a 
measure,  at  least,  advertises  all  the  articles  of  ■ 
the  class.  Advertising  the  distinguishing  traits 
of  an  article  puts  the  article  advertised  in  a 
class  to  itself — makes  distinct  advertising — orig- 
inal advertising. 


PROSPERITY  BULLETIN 

"With  the  Government  and  the  allied 
nations  entering  the  market  to  the  extent 
of,  possibly,  ten  billions  of  dollars,  and 
with  the  forcing  to  employment  of  all  un- 
employed males  and  possibly  hundreds  of 
thousands  of  females  who  for  the  first 
time  become  wage  earners,  a  new  buying 
public  is  created  that  even  the  most  opti- 
mistic will  find  it  difficult  to  overestimate. 
Any  manufacturer  or  any  merchant  would 
be  particularly  short-sighted  to  curtail  ad- 
vertising at  this,  his  greatest  opportunity 
to  build  big  and  substantial  business." 
H.  C.  Brown,  The  Victor  Talking  Machine 

Co.,  Camden,  N.  J. 


-From  the  New  York  Tribune,  June  25,  1917. 


Notice  to  Victor  Jobbers  and  Talking  Machine  Manufacturers 


ALBUM 


Pat.  Dec.  15,  1914. 


You  will  be  glad  to  know  that  we  are  in  a  position  to  furnish  you  with  the  "Best  Record  Album,"  contain- 
ing Famous  Heavy  Green  Bristol  Paper  Envelopes  the  same  as  we  have  been  using  for  the  last  ten  years. 

Despite  the  shortage  of  dyes,  green  paper  and  silk  cloth  you  can 
secure  our  patent  album  made  of  the  highest  grade  materials. 

Why  buy  an  Album  of  inferior  make  when  you  can  buy  the  best  Album  on  the  market  for  the  tame  price  ? 


103  Broadway 
Brooklyn,  N.  Y. 


THE  BOSTON  BOOK  CO.,  Inc. 


Chicago  Office: 
1470  So. Michigan  Ave. 


Devoted  Exclusively  to  Its  Line  of  Disc  Record 
Cabinets — Is  an  Attractive  and  Interesting 
Publication  Worthy  of  the  House 


Cincinnati,  O.,  July  9. — The  Globe  Wernicke 
Co.,  manufacturer  of  sectional  bookcases,  filing 
cabinets,  etc.,  has  just  issued  a  new  catalog  de- 
voted exclusively  to  its  line  of  disc  record  cabi- 
nets. This  catalog,  the  front  cover  of  which  is 
shown  herewith,  is  unusually  attractive,  and  has 
aroused  hearty  approval  among  members  of  the 


Cover  of  New  Globe  Wernicke  Catalog 

local  trade  and  among  publicity  experts.  The 
catalog  cover  is  black,  printed  in  gold,  with  a 
picture  in  full  color  tipped  on  the  front.  The 
cabinets  are  illustrated  in  the  natural  colors  of 
oak  and  mahogany. 

The  Globe  Wernicke  Co.,  which  is  one  of  the 
foremost  manufacturers  in  the  Middle  West, 
placed  a  line  of  disc  record  cabinets  on  the  mar- 
ket last  year,  and  from  the  day  they  were  intro- 
duced these  cabinets  achieved  signal  success. 
The  company's  lengthy  experience  in  the  sec- 
tional bookcase  and  filing  cabinet  field  gave  it 
an  invaluable  knowledge  of  cabinet  require- 
ments, and  its  disc  record  line  is  now  firmly 
entrenched  with  the  dealers  throughout  the 
country. 


PATHE  STAFF  ORGANIZES  BALL  TEAM 

Office  Team  Defeats  Factory  Team  in  Game 
Played  in  Brooklyn  Recently 


The  office  force  of  the  Pathe  Freres  Phono- 
graph Co.,  Brooklyn,  N.  Y.,  organized  a  base- 
ball team  recently  and  met  the  nine  represent- 
ing the  factory  division  at  a  ball  ground  in 
Brooklyn  the  other  day.  Greatly  to  the  surprise 
of  the  spectators  and  the  players  themselves 
the  office  force  were  victors,  coming  out  on  the 
long  end  of  a  9  to  4  score.-  The  game  was  well 
played  from  start  to  .finish,  and  among  the 
players  on  the  winning  team  who  contributed 
with  timely  hitting  and  fielding  were:  A.  T. 
Emerson,  J.  F.  Walters  and  R.  B.  Caldwell. 


Schilling  and  Kotenberg,  of  Waupun,  Wis., 
recently  opened  a  new  music  store,  carrying  a 
fine  line  of  pianos  and  talking  machines. 
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RECORD  ENVELOPES! 

STOCK  RECORD  POCKETS 

|J.  L.  GILLESPIE  COMPANY! 

I  PAPER  PRODUCTS  PITTSBURGH,  PA. 

VISITORS  AT  EDISON  HEADQUARTERS 

Prominent  Jobbers  From  All  Parts  of  the  Coun- 
try Inspect  Plant  at  Orange,  N.  J. 


EDWARD  LYMAN  BILL  TO  FRANCE       TRAINING  IN  SCIENCE  OF  BUSINESS 


Among  the  recent  visitors  to  the  Edison 
laboratories,  Orange,  N.  J.,  were  F.  H.  Silliman, 
of  Pardee-Ellenberger  Co.  Boston;  W.  O.  Par- 
dee, of  Pardee-Ellenberger  Co.,  New  Haven, 
Conn.;  H.  H.  Blish,  of  Harger  &  Blish,  Edison 
jobbers  of  Des  Moines,  la.;  G.  L.  Babson,  of 
the  Phonograph  Corp.  of  Manhattan,  New  York 
City;  R.  B.  Cope,  manager  of  the  Girard  Phono- 
graph Co.,  Philadelphia,  and  Henry  G.  Shaw, 
vice-president  of  the  Shaw  Supply  Co.  Tacoma, 
Wash.  All  were  optimistic  over  the  outlook 
for  summer  business.  They  said  there  will 
be  a  strong  representation  of  dealers  from  their 
zones  at  the  national  convention  of  Edison 
dealers  at  the  Waldorf-Astoria,  New  York. 

Henry  G.  Shaw,  of  Tacoma,  said  that  his  con- 
cern, one  of  the  largest  in  the  Northwest,  felt 
a  depression  for  a  short  time  following  an- 
nouncement of  the  breaking  off  of  relations  with 
Germany,  but  he  said  the  pendulum  swung  back 
and  that  business  now  is  very  good  and  that 
they  look  for  a  big  year  in  the  State  of  Wash- 
ington. 


SUGGESTS  SHIPMENT  BY  WATER 


Bureau  of  Foreign  and  Domestic  Commerce 
Declares  That  the  Use  of  Inland  Waterways 
for  Transportat'on  of  Freight  Will  Serve  to 
Relieve  Serious  Railroad  Congestion 


In  view  of  the  demands  that  are  being  and 
will  be  made  upon  the  railroads  to  transport 
military  forces,  supplies  and  equipment  during 
the  war,  the  Bureau  of  Foreign  and  Domestic 
Commerce  has  issued  a  bulletin  emphasizing  the 
present  need  of  using  interior  waterways  as 
much  as  possible  for  shipping.  Through  the 
shipping  of  goods  by  water  there  is  not -only 
a  material  saving  in  railway  rolling  stock  and 
motor  power,  but  the  lines  are  kept  free  for  the 
quick  transportation  of  necessary  freight.  The 
War  Department,  the  Commission  Department 
and  the  Shipping  Board  are  now  working  to- 
gether to  devise  ways  and  means  for  using  our 
waterways  to  the  greatest  advantage. 


TO  MAKE  RECORDS 


A  certificate  of  incorporation  has  been  issued 
to  the  Melodograph  Record  Co.,  Inc.,  of  New 
York  City,  for  the  purpose  of  dealing  in  talking 
machine  records.  The  capitalization  of  the 
concern  is  $510,000,  the  incorporators  being  L. 
Glucksman,  M.  Zeichner  and  W.  Gertner. 


Youngest  Son  of  President  of  Edward  Lyman 
Bill,  Inc.,  Tendered  Farewell  Dinner  by 
World  Staff  Previous  to  His  Sailing  to  Join 
American  Field  Ambulance  in  France 


Edward  Lyman  Bill,  of  the  staff  of  The 
World,  and  youngest  son  of  the  president  of 
the  corporation,  was  tendered  a  farewell  dinner 
by  the  fellow  members  of  the  staff  on  Monday 
evening,  June  11,  at  Mouquin's,  on  the  eve  of 
his  departure  for  France,  where  he  will  serve 
with  the  American  Field  Ambulance  Service  un- 
der the  auspices  of  the  American  Red  Cross. 

Mr.  Bill  is  the  youngest  son  of  the  late  Col. 
Edward  Lyman  Bill,  who  in  his  early  days  saw 
active  service  in  the  Indian  campaigns  in  the 
West,  and  has  inherited  his  father's  love  for 
action.  "Doing  his  bit"  as  a  volunteer  ambu- 
lance driver  for  France  and  incidentally  for 
America,  is  the  manifestation  of  this  spirit. 

In  wishing  Mr.  Bill  Godspeed,  The  World 
staff  feels  that  he  will  do  the  work  that  is  to 
be  done  with  honor  to  himself  and  credit  to 
the  country  he  represents. 


THE  STEWARTBASEBALL  TEAM 

Composed  of  Forces  of  the  Stewart  Talking 
Machine  Co.,  Indianapolis,  Has  Defeated  All 
Comers  it  Has  Met  This  Summer 


Indianapolis,  Ind.,  July  9. — Led  by  Jumbo 
Wilson,  shipping  clerk  for  the  Stewart  Talking 
Machine  Co.,  the  Stewart  Ball  Club  has  met  and 


The  Stewart  Men  Behind  the  Bats 

defeated  all  comers  this  season.  Some  of  the 
strongest  semi-pro  teams  in  Indiana  have  been 
humbled  by  this  speedy  aggregation,  and  the 
chances  are  strong  for  taking  the  State  semi- 
pro  pennant. 

In  the  picture  reading  from  left  to  right  are 
(standing):  Clark,  pitcher;  Quinlan,  third  base; 
Fischer,  center  field;  Elliott,  shortstop;  Cant- 
well,  left  field;  (sitting):  Webb,  right  field; 
Holmes,  catcher;  Wilson,  second  base,  and 
Mahan,  infielder. 

Overman,  an  infielder;  Vinson,  a  pitcher,  and 
Troutman,  a  right  fielder,  are  other  members  of 
the  team  who  failed  to  get  in  the  group  picture. 


The  golfer  who  carries  his  grouch  back  to  the 
club-house  never  qualifies  for  the  tournament. 


Salesmen  of  S.  B.  Davega  Co.  Organize  to 
Take  Course  in  Sheldon  School — A  New  and 
Interesting  Idea  in  Talking  Machine  Trade 


What  is  believed  to  be  the  first  organized  step 
of.  its  kind  to  be  taken  in  the  talking  machine 
trade  to  develop  the  ability  of  the  sales  organ- 
ization along  broad  business  lines  is  to  be 
credited  to  the  S.  B.  Davega  Co.,  the  promi- 
nent Victor  distributors  of  New  York,  who  have 
arranged  for  the  members  of  their  sales  staff 
to  take  the  course  in  the  Science  of  Business 
Building  as  provided  by  the  Sheldon  School. 
The  course,  which  covers  a  period  of  thirty-six 
weeks,  provides  not  only  for  the  study  of  spe- 
cial text-books  and  examinations  by  mail,  but 
also  includes  bi-weekly  lectures  by  Robert  G. 
Wall  at  the  Sheldon  School  here. 

Eleven  of  the  Davega  Co.'s  staff  have  signed 
for  the  course  and  it  is  hoped  to  interest  enough 
dealers  and  their  salesmen  to  make  a  class  of 
thirty,  which  will  permit  of  private  instruction. 
The  course  includes  instruction  in  concentration, 
in  developing  the  right  mental  attitude  in  busi- 
ness, meditation,  system,  development  of 
vocabulary,  improvement  of  the  memory,  study 
of  psychology  as  it  applies  to  selling,  and.  much 
other  matter  of  similar  nature. 

The  Davega' Co.  is  training  its  salesmen  pri- 
marily for  the  benefit  of  its  "dealers,  for  the 
abilities  the  individuals  are  expected  to  develop 
through  the  course  should  enable  them  not  only 
to  handle  the  trade  more  consistently  and  effi- 
ciently, but  to  offer  advice  and  assistance  of 
great  value  to  the  retailer. 

The  class  was.  organized  on  Tuesday  evening, 
July  3,  and  will  meet  every  alternate  Tuesday 
evening  until  the  course  is  completed.  At  the 
organization  meeting  the  name  Davega  Area 
Club  was  chosen  and  the  following  officers 
were  duly  elected:  Henry  S.  Davega,  presi- 
dent; Richard  Roth,  secretary,  and  Maurice 
Forman,  treasurer. 


STATE  INCOME  TAX  REPORTS 

Time  for  Filing  Reports  Has  Been  Extended  to 
August  First — Blanks  on  Application 


The  Merchants'  Association  has  been  advised 
that  the  State  Tax  Commissioner,  under  author- 
ity conferred  in  the  recently  enacted  State  In- 
come Tax  Law,  has  extended  the  time  in  which 
manufacturing  and  mercantile  corporations  are 
required  to  submit  reports  from  July  1  to 
August  1;  also  that  the  blank  forms  upon  which 
these  reports  are  to  be  rendered  were  mailed 
directly  to  all  corporations  affected  by  the  new 
law,  on  or  about  July  5. 

Where  it  becomes  necessary  for  attorneys, 
agents,  trustees  or  others  to  apply  to  the  State 
Tax  Commission  for  the  required  blanks,  the 
name  or  names  of  the  corporation  they  repre- 
sent should  be  set  forth  most  fully  in  the  ap- 
plication. 


PRESTO  UNIVERSAL  TONE-ARM 


In  Position  for  Playing  Lateral  Cut  Records 


This  tone-arm  has  been  designed  to  play  all  makes  and 
-    types  of  records,  whether  of  vertical  or  lateral  cut.  No 
change  or  adjustment  becomes  necessary.    By  merely  turn- 
ing a  swivel  joint,  the  change  from  one  system  to  the  other 
is  made  quickly. 

THE  PRESTO  PERFECTED  SOUND  BOX  is  in  no 
small  measure  responsible  for  the  success  of  the  Tone-Arm. 
The  "triangle"  Needle  Holder  permits  the  use  of  all  types 
of  needles,  including  the  fibre  needle.  This  is  a  feature  not 
generally  found  in  other  makes  of  sound  boxes.  The  use  of 
new  and  especially  designed  machinery  enables  us  to  produce 
work  that  is  of  exceptional  precision  and  lefinement. 

Prices  and  Samples  Upon  Request 
Let  us  figure  on  your  other  phono  parts  requirements 

PRESTO  PHONO.  PARTS  CORP. 

36-48    Flatbush    Avenue    Extension,    Brooklyn,    N.  Y. 
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A  LIVE  SALES  ORGANIZATION 

Members  of  Staffs  of  Nebraska  Cycle  Co.  and 
Mickel  Bros.  Co.  Not  Only  Book  the  Orders 
But  Give  Dealers  Real  Service  and  Advice 


tories  into  permanent  organizations  for  mutual 
protection  and  benefit.  These  associations  hold 
regular  meetings  and  discuss  the  problems  of 


Omaha,  Neb.,  July  3. — The  most  effective  Victor 
distributing  and  sales  organization  is  that  of 
the  Nebraska  Cycle  Co.,  this  city,  and  the 
Mickel  Bros.  Co.,  Des  Moines,  la.,  which  has 
succeeded  in  bringing  about  substantial  develop- 
ments in  the  field  hereabouts. 

The  salesmen  of  the  company  are  not  merely 
order  takers,  but  are  selected  for  their  general 
ability  and  knowledge  of  retail  stock  and  sales 
problems.  They  go  to  the  dealer  not  alone 
to  meet  his  demands  for  records  and  machines, 
but  to  assist  him  in  his  own  business  and  help 
to  solve  his  general  problems.  The  result  is 
seen  in  the  growth  of  the  business  of  these  two 
distributing  companies. 

Both  the  Nebraska  Cycle  Co.  and  the  Mickel 
Bros.  Co.  have  been  instrumental  in  bringing 
together  the  dealers  in  their  respective  terri- 


staff  of  the  Nebraska  Cycle  Co.  and  the  Mickel 
Bros.  Co.  assembled  for  a  conference  in  the 
office  of  Geo.  E.  Mickel,  manager  of  the  com- 
pany, in  Omaha. 


TIMELY  MESSAGE 


National  Publishing  Co. 
Offers  Optimistic 
Comments  Upon  the 
Business  Situation 


"Live  Wire"  Sales  Force  of  Nebraska  Cycle  Co. 

the  trade  and  the  distributors  figure  prominently 
in  the  entertainment  section  of  the  program. 
The    accompanying    photograph    shows  the 


Single  and  Double  Spring  Motors, 
Tone  Arms,  Reproducers,  etc. 

In  Quantities  At  Low  Prices 


Stewart  Single  Spring  Motor 

Rigid  cast  frame.  Simple  design.  Hobbed  gears.  Powerful  and 
silent.  Plays  one  12"  or  two  10"  records.  Furnished  with  side  or 
top  speed  regulator  control. 

Our  huge  plant,  equipped  with  special  machinery  for  the 
economical  production  of  large  quantities,  places  us  in  a 
position  to  offer  phonograph  manufacturers  parts  of  quality 
at  exceedingly  attractive  figures. 

Our  Double  Spring  Motor  is  a  quality  product  in  every  particular. 
Heavy  cast  frame.  Cold  rolled  steel  bottom  plate.  All  parts  easily 
removed.  Smooth,  silent  and  even  running.  Furnished  with  plate 
to  mount  from  top  of  motor  board.  Also  with  automatic  brake. 
Plays  three  12"  or  five  10"  records. 


It  will  pay  you  to  use 
Stewart  parts.  Our  facilities 
enable  us  to  handle  large 
orders  promptly.  Detailed 
information  and  prices  upon 
application. 


Stewart 
Tone  Arm  and 
Reproducer 


STEWART  PHONOGRAPH  CORPORATION 


CHICAGO 


327  Wells  Street 


ILLINOIS 


Philadelphia,  Pa., 
July  5. — The  National 
Publishing  Co.,  the 
prominent  record  album 
manufacturer  of  this 
city,  has  sent  out  with 
its  current  statements 
the  following  timely 
and  Mickel  Bros.  Co.  comment  on  conditions 
under  the  pertinent  caption:  "Points  to  Ponder": 
"Billions  of  dollars  let  loose  in  the  United 
States  of  America.  Greatest  amount  of  wealth 
ever  bestowed  upon  any  nation  in  the  world's 
history.  Think  this  over.  It  is  now  time  to 
stop  talking  about  the  cost  of  everything  and 
take  the  initiative,  and  get  busy  selling  the 
things  that  people  need  and  want. 

"To-day  the  United  States  rules  the  world. 
To-day  the  eyes  of  the  world  are  centered  upon, 
every  tongue  is  talking  about,  what  is  doing  in 
the  U.  S.  A.  This  country  has  the  gold,  silver, 
copper,  lead,  zinc  and  farm  products  that  the 
other  nations  of  the  world  need.  In  years  gone 
by  the  flow  of  money  was  from  the  United 
States  to  Europe.  To-day  these  conditions  are 
reversed.  For  years  to  come  the  flow  of  money 
will  be  from  Europe  to  the  United  States.  To- 
day New  York  City  is  the  money  center  of  the 
world.  No  sound  thinking  business  man  need 
fear  the  outcome  as  far  as  safe  business,  or 
profitable  business,  is  concerned." 


CONVENTION  APPEAL  IN  VERSE 

Fred  P.  Oliver,  Chairman  of  Press  Committee 
of  National  Association  of  Talking  Machine 
Jobbers,  Urged  Attendance  at  Atlantic  City 


Under  the  heading  of  "A  Come-on,"  Fred  P. 
Oliver,  chairman  of  the  press  committee  of  the 
National  Association  of  Talking  Machine  Job- 
bers, sent  out  the  following  last  minute  original 
appeal  to  Victor  jobbers  to  attend  the  associa- 
tion's annual  convention  at  Atlantic  City,  which 
was  held  there  this  week: 

Say,  fellers,  gather  'round  me  close,  and  listen  to  my  tale, 
I  want  to  spill  an  earful,  and  get  you  to  "hit  the  trail." 
I'm  chairman  of  our  well-known  Committee  of  the  Press 
(But  my  "poems"  never  landed  me  the  job,  I  will  confess). 

I  s'pose  you've  spent  a  lot  of  coin  on  Liberty  Bonds  and 

such, 

And  the  Red  Cross  also  takes  its  share — our  boys  have 
given  much — 

But  you'll  have  to  scrape  enough  kopecks  together  right 

away, 

To  take  you  to  Atlantic  City,  Bo — so  don't  delay. 

July  the  ninth's  the  date  picked  out,  the  Traymore  is  the 

place; 

The  same  old  jolly  bunch  will  look  for  each  one's  smiling 

face, 

You  can't  afford  to  stay  away — too  many  things  are  on. 
So  wire  Trostler  now,  old  top,  before  "the  choice"  is  gone. 

Be  sure  to  bring  the  girls  along — they'll  have  enough  to  do, 
While  all  of  us  are  "business  meeting,"  they'll  be  busy  too. 
The  banquet  will  be  some  affair — Dan  Stephens  is  to  speak. 
And  other  stunts  are  being  planned  to  make  this  meal 
unique. 

Then  Wednesday  will  be  Victor  day — we  all  know  what 

that  means — 

Topped  off  with  a  wonderful  concert  by  some  Red  Seal 

kings  and  queens; 
Fritz  Kreisler,  Galli-Curci  and  De  Luca  will  be  there, 
While  Homer  and  Martinnelli  will  also  do  their  share. 

Now  just  forget  the  shortage  of  needles,  the  war  and  the 
weather,  too, 

It's  a  duty  you  owe  to  your  business  and  the  whole  darned 

gosh-blamed  crew; 
So  pack  your  troubles  in  some  old  trunk — lock  it,  and  lose 

the  key, 

And  meet  us  down  at  the  Submarine  Grill,  in  the  City 
by  the  Sea. 


Getting  in  on  the  ground  floor  frequently 
means  crawling  out  through  the  cellar  window. 
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TESTED  BY  FIRE  AND  WATER 

Durability  and  Substantial  Construction  of  Unico 
Equipment  Demonstrated  by  Recent  Fulton- 
Driggs,  Smith  Co.  Fire  in  Waterbury,  Conn. 


Waterbury,  Conn.,  July  7. — Fires  are,  as  a 
rule,  costly  experiences,  but  in  connection  with 
the  recent  conflagration  in  which  the  establish- 
ment of  the  Fulton-Driggs,  Smith  Co.,  in  this 
city,  was  completely  gutted,  the  practical  econ- 
omy of  investing  in  equipment  of  the  most  sub- 
stantial construction  was  forcibly  illustrated. 
The  severe  test  which  the  Unico  equipment  of 
the  above  concern  underwent  is  clearly  shown 
in  the  first  illustration  below.  Despite  the  fact 
that  the  Unico  demonstrating  rooms  were  sub- 
jected to  seething  flames  which  consumed  all 
surrounding  objects,  and  also  to  nine  heavy  hose 
streams  from  the  fire  department,  they  were 
absolutely  uninjured  and  without  repairs  or  re- 


The  Store  After  the  Fire 

finishing  were  removed  and  installed  on  the  sec- 
ond floor  of  the  Fulton-Driggs,  Smith  Co.'s  re- 
cently completed  new  and  larger  establishment. 

Mr.  McCoy,  president  of  the  Waterbury  con- 
cern, in  a  recent  communication  to  the  Unit 
Construction  Co.  voluntarily  expressed  his  ap- 
preciation as  follows: 

"It  might  be  of  interest  to  you  to  know  that 
previous  to  our  recent  fire  forty-three  sections 
of  Unico  equipment  were  in  use  in  our  build- 
ing, consisting  of  office  equipment,  partitioning, 
phonograph  booths  and  piano  booths.   After  our 


Another  View  After  the  Fire 
fire,  which  destroyed  either  by  water  or  fire 
the  entire  contents  of  the  building,  we  find  that 
by  counting  up  these  sections  we  still  have 
thirty-six  left;  in  other  words,  we  were  able  to 
utilize  thirty-six  sections  of  this  construction, 
which  immediately  after  the  fire  looked  like  a 
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total  loss.  The  greater  portion  of  this  construc- 
tion was  not  taken  down  until  two  or  three 
weeks  after  the  fire,  and  notwithstanding  the 
fact  that  eight  or  nine  hose  played  on  this  fire 


NEW  LYRIC  RECORDS  ARE  NOW  READY 


Lyraphone  Co.,  of  America,  Makes  Important 
Announcement  to  the  Trade  Regarding  New 
10  and  12-inch  Records — Catalog  Contains 
Both  American  and  Foreign  Selections 


Unico  Booths  Reinstalled  in  New  Establishment 

from  about  11.30  until  3  or  4  o'clock  in  the  morn- 
ing, you  will  see  by  the  enclosed  photograph  that 
this  portion  of  the  construction  was  not  dam- 
aged in  spite  of  all  this,  which  should  be  the 
highest  recommendation  for  Unico  equipment. 

"We  have  received  many  compliments  on  this 
work  and  most  people  do  not  realize  that  it  is 
the  same  they  have  seen  many  times  before. 
We  feel  sure  that  this  will  interest  you,  and 
assure  you  that  this  is  the  best  recommendation 
that  you  could  have  as  to  what  we  think  of- 
Unico  equipment— this,  and  the  fact  that  we 
have  seen  fit  to  have  our  entire  store  refitted 
with  the  same." 

After  this  experience  the  Fulton-Driggs,  Smith 
Co.  naturally  selected  Unico  equipment  for  every 
department  and  detail  of  their  new  establish- 
ment, which  is  one  of  the  best  equipped  music 
houses  in  New  England.   _ 


The  Lyraphone  Co.  of  America,  who  several 
months  ago  moved  from  the  offices  at  220  Fifth 
avenue  to  12  West  Thirty-seventh  street,  New 
York,  where  they  have  two  entire  floors,  an- 
nounced that  they  are  now  ready  to  book  orders 
for  the  new  Lyric  ten  and  twelve-inch  records. 
The  catalog  of  the  company  not  only  contains 
a  standard  list  of  American  works,  but  also  in- 
cludes records  in  almost  every  foreign  language. 

The  factory  of  the  Lyraphone  Co.  is  located 
at  31-45  Steuben  street,  Brooklyn,  and  was  built 
purposely  for  the  manufacture  of  talking  ma- 
chine records.  It  is  said  to  be  one  of  the  best 
equipped  factories  of  its  kind  in  the  industry. 

Thomas  Quinlan,  who  is  well  known  in  con- 
nection with  the  production  of  grand  opera  and 
other  musical  activities  and  formerly  engaged 
in  the~  manufacture  of  records  for  one  of  the 
largest  concerns  in  the  country,  is  general  man- 
ager of  the  concern,  and  in  a  recent  talk  with 
a  representative  of  The  World  said:  "You 
may  extend  a  cordial  invitation  to  all  visiting 
talking  machine  dealers  and  manufacturers  to 
come  and  see  us,  hear  our  products  and  learn 
all  about  the  proposition  we  have  to  offer." 

Preparations  which  preceded  this  month's 
announcement  by  the  Lyraphone  Co.  have  been 
going  on  for  the  past  few  months  and  have  been 
completed  so  quietly  as  to  be  a  surprise  to 
those  who  have  not  watched  the  course  this 
company  has  taken  since  its  reorganization. 
The  company  will  manufacture  records  of  high 
quality. 
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R.  W.  GRESSER  A  VISITOR 

lit  W.  Gresser,  sales  manager  of  the  Del- 
pheon  Co.,  Bay  City,  Mich.,  was  a  visitor  to 
New  York  this  week  and  before  leaving  for  the 
West  had  practically  consummated  arrange- 
ments whereby  the  Delpheon  line  of  machines 
will  be  distributed  in  this  territory  by  a  new 
sales  company.  This  concern  will  be  comprised 
of  well-known  members  of  the  local  talking 
machine  industry  and  plans  are  now  being  made 
for  an  aggressive  dealer  campaign. 


E.  H.  Weaver  has  opened  a  new  talking  ma- 
chine store  at  319  East  Eighth  street,  Los  An- 
geles, Cal. 
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MANY  IMPROVEMENTS  INSTALLED 


By  the  Wilbur  Templin  Music  Co.,  of  Elkhart, 
Ind.,  in  Its  Talking  Machine  Department 


Elkhart,  Ind.,  June  30. — The  Wilbur  Templin 
Music  House,  of  this  city,  has  recently  made 
some  important  improvements  in  its  handsome 
store  and  has  provided  excellently  equipped 
new  quarters  for  its  talking  machine  business. 


and  out.  The  booths  are  attractively  and  com- 
fortably furnished.  Handsome  rugs  cover  the 
floor  and  floor  lamps  and  other  fixtures  add  a 
homelike"  appearance  which  must  put  the  cus- 
tomers distinctly  at  their  ease.  There  are  two 
banks  of  booths  and  between  them  is  the  record 
selling  department.  The  company  handle  both 
Victor  and  Edison  discs  and  a  full  and  complete 
stock  of  the  records  of  both  companies  are  car- 
ried. Illustration  number  2  shows  clearly  the 
arrangement  of  the  record  stock  and  the  sales 
desk,  which  are  equally  contiguous  to  both 
groups  of  booths.  The  decorative  scheme  of  the 
entire  store  is  of  a  most  artistic  character  and 
the  new  talking  machine  department  has  been 
so  designed  as  to  fit  in  admirably  with  the 
general  scheme. 


WANT  EXPORTJJUREAU  HERE 

Merchants'   Association   Urges   That  It  May 
Issue  Permits 


Showing  Arrangement  of  Booths 

which  is  unquestionably  as  prosperous  a  one  as 
can  be  found  in  any  city  of  equal  size  in  the 
country.  The  talking  machines  are,  of  course, 
given  display  space  in  the  windows  and  also 
in  the  main  store,  while,  of  course,  the  main 
activities   of  the   department  are  in   the  new 


Department  Devoted  to  Record  Stock 

booths  which  have  been  constructed  within  the 
past  two  months.  There  are  five  of  these  rooms, 
thoroughly  soundproof,  of  most  tasteful  archi- 
tectural design  and  white  enameled  both  inside 


The  Merchants'  Association  has>  asked  the 
members  of  the  new  Federal  Exports  Council 
to  establish  a  bureau  in  this  city  which  will 
have  authority  to  issue  export  permits.  The 
request  says  in  part: 

"This  matter  is  of  such  great  importance  to 
the  large  number  of  shippers  all  over  the 
United  States,  whose  goods  go  forward  through 
this  port,  as  well  as  to  exporters  in  New  York 
City,  that  we  urge  that  a  bureau  be  located 
here  empowered  and  equipped  to  issue  the  per- 
mits in  question  so  far  as  they  relate  to  con- 
signments of  goods  going  out  from  New  York. 
The  prominence  of  the  Port  of  New  York  war- 
rants, in  our  judgment,  the  maintenance  of  such 
an  office  in  this  city  rather  than  the  establish- 
ment of  an  office  with  no  authority  and  acting 
only  in  a  clerical  and  routine  capacity  by  re- 
ceiving applications  and  announcing  results. 
The  delay  and  inconvenience  to  all  shippers 
which  must  arise  from  transmitting  applications 
to  Washington  is  a  matter  of  the  greatest  im- 
portance, especially  in  light  of  present  shipping 
and  storage  conditions. 

"Much  of  the  investigation  and  work  which 
will  necessarily  precede  decisions  regarding  the 
desirability  of  issuing  specific  permits  will,  so 
far  as.  it  relates  to  New  York  firms,  undoubt- 
edly have  to  be  made  in  New  York  City.  The 
fact  that  a  bureau  equipped  with  judicial  and 
administrative  power  would  be  more  frequently 


AT  LAST 

An  Attractive  Cabinet  Phono- 
graph—  containing  features 
usually  found  in  the  high 
priced  machines — selling  at 
a  figure  that  places  it  within 
the  reach  of  everyone. 

Specifications : 

Universal  tone  arm.  Plays  any  record. 
Excellent  tone.     Worm  driven  motor. 

Stands  36  inches  high,  closed. 
Mahogany  finish.  Beautiful  design. 

Cabinet  for  records. 

This  wonderful  machine  fits  in  with  any  line. 
It  positively  sells  itself. 

Dealers  should  act  quickly. 
Write  for  Catalog 

LYRIAN  PHONOGRAPH  CO. 

DEPT.  T. 

7  SOUTH  STREET  CINCINNATI,  O. 
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PARED 


Avail  Yourself  of  Our 

SPECIAL  SAMPLE  OFFER 

WM.  F.  NYE  New  Bedford,  Mass. 

called  upon  and  inconvenienced  by  inquiries  if 
in  New  York  rather  than  in  Washington,  seems 
to  us  to  be  an  argument  in  favor  of  its  estab- 
lishment here,  inasmuch  as  it  is  undoubtedly 
the  desire  of  the  Secretary  of  Commerce  that 
every  possible  facility,  courtesy,  and  conveni- 
ence be  given  shippers  needing  export  permits." 


INCREASED  DEMAND  FOR  COVERS 

Reported  by  the  C.  E.  Ward  Co.,  London,  O. — 
Name  on  Covers  an  Appreciated  Feature 


The  C.  E.  Ward  Co.,  padded  moving  cover 
manufacturers,  New  London,  O.,  report  a  steady 
increase  in  the  cover  business.  Their  trade  is 
not  only  confined  to  every  State  in  the  Union, 
but  order*  are  daily  received  from  Canadian 
dealers  and  jobbers.  Their  trade  also  extends 
to  South  America,  where  they  are  working  up 
a  nice  business. 

One  of  the  latest  creations  of  this  house  is 
the  "Detroit"  moving  cover,  which  is  illustrated 
in  their  advertisement  elsewhere.  This  is  a 
great  timesaver,  as  the  machine  can  be  pre- 
pared for  delivery  in  less  than  one-half  minute. 
The  strap  arrangement  is  attached  to  and  a 
part  of  the  made-up  cover.  The  "Detroit"  cover 
is  made  to  fit  Victrolas,  Edisons  and  Columbias. 
Dealers  are  quick  to  .  grasp  the  fact  that  they 
cannot  afford  to  take  the  risk  of  having  their 
machines  damaged  in  delivery,  hence  the  use  of 
Ward's  moving  covers  and  straps. 

Words  of  commendation  are  also  received, 
relative  to  the  advertising  feature — that  of  put- 
ting the  dealer's  name  and  address  across  the 
front  in  silk  embroidery.  One  dealer  writes  as 
follows:  "The  moving  cover  and  strap  ship- 
ment was  duly  received  by  me,  and  I  wish  to 
inform  you  at  this  time  that  they  have  proven 
more  than  satisfactory.  Your  covers  afford 
maximum  protection  at  a  minimum  cost.  I  am 
especially  glad  that  I  had  my  name  and  ad- 
dress put  across  the  front  in  silk  embroidery, 
as  I  have  sold  some  machines  and  had  several 
inquiries  from  people  who  saw  this  work  while 
my  machines  were  being  delivered." 


FEATURING  PATRIOTIC  RECORD 

The  Victor  Talking  Machine  Co.  is  still  con- 
tinuing its  advertising  drives  of  Patriotic  rec- 
ords and  has  just  issued  to  its  dealers  an  elab- 
orate poster  bearing  in  its  upper  half  a  large 
reproduction  in  colors  of  the  famous  painting: 
"The  Spirit  of  '76."  The  poster  calls  attention 
to  the  Victor  records  of  patriotic  music. 


The  Central  Phonograph  Sales  Co.,  of  Chi- 
cago, 111.,  has  been  incorporated  with  a  capital- 
ization of  $10,000,  the  incorporators  being  Alex- 
ander S.  and  Theodore  Waiss  and  William  A. 
Jennings. 
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Record  Trade  Keeps  Up  in  Most  Satisfactory 
Manner — Industry  Now  of  Sem'-National  Im- 
portance— Solving  of  War  Problems  Augurs 
Well  for  the  Future — Planning  Post-War 
Activities — German  and  Austrian  Catalogs 
Displayed — New  British  Trade  Bank  Incor- 
porated— Some  Features  of  the  Latest  Record 
Lists — The  Question  of  Foreign  Trade  Names 
— The  Gramophone  Co.'s  New  Circular — 
Gramophone  Thief  Ends  in  Army — "Cuthbert" 
Ninety-Five  Years  Old  But  Still  Active — Prac- 
tising Economy  in  Packing — News  of  Month 


London,  E.  C,  England,  July  6. — It  is  pleas- 
ing news  to  report  the  existence  of  a  con- 
tinuously good  record  trade  from  the  viewpoint 
of  all  sections  concerned.  In  the  circumstances 
such  a  state  of  things  is  the  more  satisfactory 
when  we  consider  exactly  what  those  circum- 
stances mean  to  an  industry  which  in  normal 
times  was  regarded  as  a  luxury  commerce,  but 
is  now  properly  considered  as  one  of  semi-na- 
tional importance.  Its  trials  and  difficulties  are 
sufficiently  well  known  and  do  not  call  for  re- 
peated elaboration;  suffice  it  to  say  that  during 
the  war  period  problems  have  been  solved  in  a 
manner  which  augurs  exceedingly  well  for  the 
trade's  post-war  prospects.  There  is,  it  is  true, 
one  or  two  flies  in  the  ointment,  the  most 
prominent  being,  in  my  opinion,  the  continued 
lack  of  serious  co-operation  between  and  among 
each  section  of  the  trade,  but  there  must  al- 
ways be  something  to  fight  for,  and  I  am  not 
without  hope  that  before  the  war  is  over  some 
good  results  may  be  achieved  in  the  direction 
indicated.  And  although  I  am  not  one  of  those 
that  think  the  war  will  soon  end,  I  am  yet  suf- 


"His  Master's  Voice"  Copyright 


This  intensely  human  pic- 
ture stands  for  all  that  is 
best  in  music 

— it  is  the  "  His  Master's  Voice  " 
trade-mark,  and  it  brings  to  you, 
no  matter  where  you  are,  the 
very  best  music  of  every  kind, 
sung  and  played  by  the  world's 
greatest  artists  —  the  greatest 
singers,  pianists,  violinists,  or- 
chestras and  bands — all  enshrined 
in  the  unequalled  "  His 
Master's  Voice  " 
records 


ficiently — and  I  hope  reasonably — optimistic  to 
aver  a  belief  that  we  have  seen  the  worst  of 
it.  I  believe  in  looking  both  ways,  and  take 
good  stock,  as  it  were,  of  the  position.  Un- 
doubtedly, we  are  not  out  of  the  wood;  we  are 
fighting  hard,  and  so  it  must  continue  for  many 
weary  months  ahead.  But  what  of  the  future? 
Are  we  to  remain  deaf  to  the  prospects  ahead 
and  avoid  all  preparation  and  organization  to 
secure  the  utmost  advantage  from  our  post-war 
position  of  dominance?  There  can  be  only  one 
answer — a  great  No!  The  executive  heads  of 
our  business  houses  are  mostly  men  well  over 
military  age,  not  likely  to  be  called  into  serv- 
ice. Given  the  will,  they  have  all  the  facilities 
available  to  bring  about  a  gigantic  upheaval  of 
those  elements  of  distrust  which  for  long  have 
marred  the  general  progress  of  a  great  in- 
dustry. It  is  to  them  that  we  look;  it  is  they 
who  will  sooner  or  later  introduce  the  threads 
of  a  united  strength  of  purpose  which  will 
eventually  react  to  the  common  good.  Each 
firm  has  its  own  ideas  of  the  value  of  co- 
operative action,  and  in  general  all  are  con- 
vinced of  the  necessity  and  usefulness  of  at- 
tempting a  serious  endeavor  to  link  up  the 
many  diverse  threads  of  individual  policy  into 
a  harmonious  line  of  action  based  upon  the 
broad  principle  of  brotherhood  and  tolerance. 
The  foundation  for  a  common  agreement  un- 
doubtedly exists.  Perhaps  the  initial  joint 
trade  movement  for  the  consideration  of  after- 
war  development  would  be  a  conference  be- 
tween the  heads  of  the  larger  firms,  to  be  fol- 
lowed by  a  general  conference  of  every  British 
gramophone  manufacturer.  The  trade  problems 
common  to  all  might  be  outlined  at  the  first 


meeting  and  copies  distributed  generally  at  the 
second  conference,  whereat  all  should  be  invited 
to  submit  written  opinions  upon  the  subjects 
brought  forward.  We  should  then  have  a  good 
workable  foundation  upon  which  to  outline  fu- 
ture procedure,  always  keeping  within  the  strict- 
ly defined  limits  of  discussion.  There  already 
exists  a  body  styling  itself  the  British  Trade 
Defense  Committee,  whose  activities  are  cer- 
tainly highly  commendable  up  to  a  point.  Its 
scope,  however,  is  mainly  confined  to  dealing 
with  official  legislation  affecting  the  develop- 
ment of  the  musical  instrument  trade  and,  so  far 
as  I  know,  the  ordinary  industrial  difficulties 
are  not  within  its  province.  It  is  generally 
conceded  though  that  the  gramophone  trade  is 
not  sufficiently  represented  on  the  committee, 
and  such  as  it  is  is  by  no  means  a  comprehen- 
sive authority  to  voice  the  general  opinions  of 
our  large  industry.  Nevertheless,  there  is  good 
reason  for  thinking  that  the  committee  might 
be  moved  by  the  unanimous  vote  of  the  trade 
to  widen  its  scope  so  as  to  include  the  con- 
sideration of  methods  for  the  better  organiza- 
tion of  the  trade,  whereby  it  would  be  in  a 
position  for  successfully  grappling  with  post- 
war conditions.  That  something  should  be  done 
is  very  obvious.  The  superficial  ideas  concern- 
ing serious  preparatory  organization  which  now 
prevail  are  not  likely  to  result  in  much  good 
without  the  guidance  of  an  authority  such  as 
may  be  vested  in  a  committee  of  prominent 
traders  at  a  conference  convened  .for  the  pur- 
pose.    Let  us  immediately  to  business! 

Display  German  and  Austrian  Catalogs 
At  the  Foreign  Samples  Section  of  the  Board 
(Continued  on  page  134) 


'His  Master's  Voice' 

— the  trade-mark  that  is  recognized 
throughout  the  world   as  the 

HALL-MARK   OF  QUALITY 


Branches 


Agencies 


DENMARK:  Skandlnavlsk  Grammophon-Aktl- 
eselskab,  Frihavnen,  Copenhagen. 

FRANCE:  Cie.  Francalse  du  Gramophone,  115 
Boulevard  Richard  Lenoir,  Place  de  la  Repub- 
lique,  Paris. 

SPAIN:  Compafiia  del  Gram6fono,  56-58  Balmes, 
Barcelona. 

SWEDEN:  Skandinaviska  Grammophon-Aktle- 
bolaget,  Drottnlog  Gatan  No.  47,  Stockholm. 

RUSSIA:  The  Gramophone  Co.,  Ltd.,  45,  Nevsky 
Prospect,  Petrograd  (Petersburg) ;  No.  1 
Solyanka,  Solyanol  Dvor,  Moscow;  9,  Golorlnsky 
Prospect,  Tlflls;  Nowy-Swlat  80,  Warsaw;  83, 
Alexandrowskaya  Ulltsa,  Riga;  11  Mlchallovskaya 
Ulltsa,  Baku. 

INDIA:  The  Gramophone  Co.,  Ltd.,  139,  Bal- 
llaghatta  Road,  Calcutta;  7,  Bell  Lane,  Fort, 
Bombay. 


Great  Britain  : 


AUSTRALIA:  S.  Hoffnung  &  Co.,  Ltd.,  Sole 
Concessionaries  of  The  Gramophone  Company, 
Limited,  163,  Pitt  Street,  Sydney. 

NEW  ZEALAND:    Gramophonium,  Ltd.,  118-120 

Victoria  Street,  Wellington. 

SOUTH  AFRICA:  Darter  &  Sons,  Post  Box  174, 
Capetown;  Mackay  Bros.,  Post  Box  251,  Johannes- 
burg; Mackay  Bros.  &  McMahon,  Post  Box  419; 
Durban ;  Ivan  H.  Haarburger,  Post  Box  105, 
Bloemfonteln ;  Franz  Moeller,  Post  Box  108,  East 
London;  B.  J.  Ewins  &  Co.,  Post  Box  80,  Queens- 
town;  Handel  House,  Klmberley;  Laurence  & 
Cope,  Post  Box  132,  Buluwayo;  The  Argus  Co., 
Salisbury. 

east    AFRICA:      Bay  ley    &    Co.,  Lourenso 

Marques. 

HOLLAND :  American  Import  Co.,  22a,  Amsterd 

Veerkade,  The  Hague. 

ITALY:  A.  Bossl  &  Co.,  Via  Oreflcl  2,  Milan. 

EGYPT  (Also  for  the  Soudan,  Greece  snd  the 
Ottoman  Empire) :    K.  Fr.  Togel,  Post  Box  414, 

Alexandria. 


The  Gramophone  Company,  Ltd. 


HAYES 


MIDDLESEX 


ENGLAND 
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of  Trade,  32  Cheapside,  London,  British  manu- 
facturers may  inspect  a  comprehensive  index  of 
German  and  Austrian  commercial  catalogs 
which  have  been  collected  from  all  parts  of  the 
world.  It  is  a  most  interesting  illustration  of 
the  remarkable  and  widespread  trade  penetra- 
tion of  our  enemies  in  different  countries. 
British  manufacturers  are  not  quite  so  unenter- 
prising as  they  are  sometimes  made  out  to  be, 
and  in  many  respects  can  boast  as  good  a  rec- 
ord regarding  methods  of  foreign  trade  de- 
velopment as  our  Teutonic  foes.  But  the  op- 
portunity now  presented,  after  considerable 
trouble  by  the  Board  of  Trade  people,  of  glean- 
ing information  and  perhaps  a  few  tips,  con- 
cerning the  undoubtedly  successful  methods  of 
the  central  Empire  manufacturers  and  ex- 
porters should  not  fail  to  interest  those  Bri.tish 
firms  who  are  speeding  up  their  preparations 
for  an  organized  endeavor  to  maintain  a  post- 
war trade  supremacy. 

It  may  be  noted  that  in  special  cases  where 
a  visit  is  not  possible  firms  may  apply  to  the 
Board  of  Trade  for  the  short  loan  of  such 
catalogs  pertinent  to  their  particular  trade  as 
may  be  available.  'There  is  in  fact  no  possible 
excuse  for  not  studying  and  profiting  by  the 
lessons  which  the  catalogs  in  question  must 
convey  to  all  open  and  intelligent  minds.  The 
Board  of  Trade  is  out  to  offer  all  possible  as- 
sistance to  British  houses,  and  of  which,  we 
trust,  they  will  take  every  advantage. 

British  Trade  Bank 

There  has  been  issued  as  a  White  Paper  the 
Royal  Charter  incorporating  the  new  British 
Trade  Bank,  which  is  to  be  known  as  the 
British  Trade  Corporation,  together  with  the 
terms  of  the  deed  of  settlement  under  which 
the  operations  of  the  institution  are  to  be  regu- 
lated. Its  general  objects  will  be  to  assist  the 
development'  of  British  trade  and  industries,  to 
procure  for  British  manufacturers  orders  in  con- 
nection with  new  overseas  undertakings,  and 
to  finance  contracts  in  connection  therewith. 
Clause  two  of  the  charter,  which  is  dated  April 
21  last,  sets  out  the  objects  and  powers  of  the 
corporation,  in  part,  as  follows:  The  corpora- 
tion shall  be  established  for  a  term  of  sixty 
years,  commencing  from  the  date  of  this  our 
charter,  (a)  To  act  as  agents  for  any  govern- 
ments or  authorities,  or  for  any  bankers,  manu- 
facturers, Merchants,  shippers,  and  others,  and 
to  carry  on  agency  business  of  any  description, 
including  the  power  to  act  as  attorneys  and  to 
give  discharges' and  receipts,  (b)  To  carry  on 
business  as  contractors,  merchants,  and  traders 
on  their  own  accounts.  (c)  To  promote  or 
finance  or  to  assist  in  the  promotion  or  financ- 
ing of  business  and  undertakings  of  any  de- 
scription, and  to  develop  and  prove  the  same, 
either  through  the  instrumentality  of  syndicates 
or  otherwise,  and  to  act  as  an  issuing  house, 
(d)  To  enter  into  any  partnership  or  other 
arrangement  for  sharing  profits  or  on  joint  ac- 
count. .  .  .  (k)  To  establish  and  maintain 
information  and  investigation  bureaus,  and  to 


collect  statistics,  returns,  particulars,  and  infor- 
mation likely  to  prove  useful  for  the  considera- 
tion of  business  and  financial  propositions,  and 
to  undertake  experimental  and  research  work. 

The  share  capital  of  the  corporation  will  be 
£10,000,000,  with  power  to  increase  this  total, 
and  to  borrow  or  pledge  the  corporation's 
credit  as  provided  under  the  deed  of  settle- 
ment. Business  is  not  to  be  commenced  until 
at  least  £1,000,000  sterling  of  the  capital  has 
been  subscribed,  and  at  least  one-fourth  of  that 
sum  has  been  actually  paid  up.  The  corpora- 
tion must  remain  British  in  character  and  free 
from  foreign  control,  and  must  have  their 
principal  domicile  and  principal  place  of  business 
in  England,  and  the  controlling  board  of  di- 
rectors in  England. 

These  conditions  are  set  out  in  detail  in  the 
deed  of  settlement,  which  also  contains  provi- 
sions for  the  holding  in  England  of  the  con- 
trolling board  and  general  meeting  of  the  cor- 
poration, for  the  prohibition  of  the  issue  of 
share  warrants  to  bearer,  for  the  keeping  of  a 
register  of  members,  and  a  register  of  mort- 
gages, and  for  the  making  of  returns  to  and 
the  inspection  of-the  registers  by  the  Board  of 
Trade. 

Insure  Delivery  of  Important  Correspondence 

The  loss  of  mails  at  sea  by  enemy  action 
has  inspired  the  Postmaster  General  to  make 
known  that  duplicate  letters  may  be  sent  to 
countries  abroad  for  conveyance  by  a  mail  sep- 
arate to  that  of  the  original.  In  addition  to 
the  ordinary  postage  a  separate  fee  of  6d  is 
charged.  Those  who  wish  to  avail  themselves 
of  this  brilliant  official  idea  may  obtain  in- 
structions at  any  postoffice  as  to  the  exact 
method  of  procedure,  and  incidentally,  one  may 
add,  the  full  measure  of  official  red  tape.  As 
a  matter  of  interest  to  the  Postmaster  General 
we  would  mention  that  most  business  firms  hav- 
ing a  'large  foreign  correspondence  have  taken 
this  very  simple  precaution  for.  a  long  time 
past ! 

A  New  Music  Trade  Paper 

The  official  prohibition  against  the  starting 
of  new  papers  came  into  force  just  too  late  to 
affect  The  Music  Trade,  the  first  issue  of 
which  journal  is  to  hand.  It  is  published 
monthly  at  the  price  of  3d  by  Messrs.  Crawford 
&  Marchmont,  Ltd.,  3  Hills  place  and  Oxford 
street,  London,  West,  and  is  described  as  "a 
national  representative  trade  journal,"  the  edi- 
tor being  our  old  friend  and  journalistic  col- 
league, C.  J.  Comerford.  As  its  title  suggests, 
The  Music  Trade  is  designed  to  cover  every 
section  of  the  industry  from  music  publishing 
to  the  manufacture  of  pianofortes.  This  is  a 
very  wide  ambition.  Nevertheless,  a  perusal 
of  the  first  number  gives  definite  indication  that 
our  friends  are  on  the  right  road  to  achieve 
their  goal.  The  matter  is  throughout  instruc- 
tive and  interesting,  while  the  remarkably  good 
display  of  advertisements  bespeaks  at  least  a 
wide  recognition  of  the  ability  of  the  men  at 
the  helm  to  carry  their  journalistic  venture  along 


the  high  road  of  successful  endeavor.  Long 
life  and  prosperity  to  The  Music  Trade. 
British  Zonophone  Co.'s  Record  List 

The  May-June  record  program  of  the  British 
Zonophone  Co.  is  an  interestingly  varied  list, 
comprising  items  of  extreme  selling  value.  All 
the  records  are  ten-inch  size.  The  popular 
opera,  "Young  England,"  a  fairly  recent  pro- 
duction here,  is  well  represented  by  the  Black 
Diamond  Band,  whose  rendition  of  selections 
one  and  two  is  handled  in  an  able  manner,  as  are 
two  vocal  numbers,  "The  April  of  My  Heart," 
by  Harold  Wilde,  and  "Who  Sings  of  England," 
by  Foster  Richardson.  From  the  revue,  "Three 
Cheers,"  selections  one  and  two  are  contrib- 
uted by  the  Black  Diamond  Band.  A  perfect 
record  is  No.  1758,  bearing  "God  Send  You 
Back  to  Me"  and  "Garden  of  Sleep,"  both 
pleasingly  recorded  by  the  Royal  Cremona  Or- 
chestra. Sidney  Coltham's  sweet  tenor  voice 
is  heard  to  good  advantage  in  "Parted"  and  "If 
I  Might  Only  Come  to  You,"  two  favorites  that 
are  certain  of  big  sales.  Peter  Dawson,  Ernest 
Pike,  Herbert  Payne,  G.  H.  Elliott,  Florrie 
Forde,  all  names  eminent  in  the  musical  world, 
are  down  for  selections  of  the  quick-sales  type. 
There  are  other  first-rate  records  itemized,  in- 
cluding orchestral  accordion  solos — "Annie 
Laurie"  and  "Kathleen  Mavourneen,"  which  are 
beautifully  played  by  Prof.  Granville.  This  fine 
list  will' doubtless  reach  all  the  company's  deal- 
ers in  due  course. 

The  Goodwill  of  a  Trade  Name 

An  interesting  statement  was  recently  made  in 
Parliament  bearing  upon  the  goodwill  of  enemy 
firms.  Sir  Henry  Dalziel  asked  if  it  was  in- 
tended to  amend  the  Trading  with  the  Enemy 
Acts  so  as  to  preclude  concerns  of  British  con- 
stitution from  trading  under  names  which  close- 
ly identify  them  with  firms  of  enemy  origin? 
Firms  so  trading  are  maintaining  the  goodwill 
of  enemy  firms.  As  an  instance  he  mentioned 
that  of  Bliithner  &  Co.,  pianoforte  manufac- 
turers, Leipzig,  which  is  maintained  by  a  British 
constituted  limited  company — Bliithner  &  Co., 
Ltd.,  Wigmore  street,  London,  West.  In  re- 
ply, George  Roberts  said:  "I  doubt  the  ex- 
pediency 'of  legislation  of  the  nature  suggested. 
I  am  disposed  to  think  that  there  may  be  some 
advantage  in  a  trade  being  carried  on  under  a 
name  which  indicates  the  origin  of  the  goods 
sold.  A  view  which  we  think  all  business  men 
will  endorse." 

"H.  M.  V."  Staff  Fete  Wounded  Soldiers 

The  employes  of  the  Gramophone  Co.,  Ltd., 
recently  entertained  about  seven  hundred 
wounded  soldiers  in  the  Shepherd  Bush  Em- 
pire. Each  munition  worker  undertook  the 
pleasure  of  seeing  that  one  soldier  enjoyed  him- 
self, giving  up  for  that  purpose  the  Saturday 
afternoon's  recreation.  Eminent  artists  and 
many  of  the  best  known  people  on  the  music 
hall  stage  gave  of  their  best  service,  and  that 
the  soldiers  passed  a  most  enjoyable  time  goes 
without  saying. 

(Continued  on  page  136) 


GUARDSMAN  RECORDS 


REGISTERED 


10  inch  and  12  inch  Lateral  Gut 

We  can  ship  you  immediately,  any  quantity  of  Records: 

BANDS  ORCHESTRAS  INSTRUMENTAL  SOLOS 


VOCAL 


TRADE  MARK 


SELECTION  OF  AMERICAN  AIRS 

including  "Marching  Through  Georgia" — "Dixie" — "Arkansas  Traveller" — "Red,  White 
and  Blue" — "Star  Spangled  Banner",  etc.,  etc.  Recorded  by  Full  Regimental  Band  of 
H.  M.  SCOTS  GUARDS.    Get  Ready  Now  for  the  Big  Trade  coming  and  have 

THE  FINEST  RECORDS  of  THE  FINEST  TITLES  at  THE  FINEST  PRICES 

Apply  for  Lists  and  Prices  to  INVICTA  RECORD  COMPANY,  Ltd. 

Cables:  Duarrab,  London  1  New  Inn  Yard,  London,  E.  C,  England 
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NEEDLES 

FINEST  GRADE  STEEL 
GRAMOPHONE  NEEDLES 


We  can  fill  all  your 
requirements 


E  quote,  War  Risk 

included,  c.  i.  f.  any  United 
States  or  Canadian  Port  in 


quantities  of  not  less  than  five 
millions. 

Send  us  a  wireless  to  re- 
serve you  a  parcel,  or  talk  it  over  with 
our  representative,  Mr.  Herbert  S. 
Stoneham,  Waldorf-Astoria  Hotel, 
New  York  City. 


LEVETUS  &  COMPANY 

194  BISHOPSGATE 
LONDON,  E.  C.  2 


Bankers 

MESSRS.  BARCLAY  &  CO. 

HEAD  OFFICE,  LONDON 


J- 
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A  Selection  of  "His  Master's  Voice"  Instruments 

Under  the  above  title,  the  Gramophone  Co., 
Ltd.,  has  just  issued  a  neat  folder  which  illus- 
trates some  of  the  models  at  present  available 
for  supply.  Ten  different  types  are  shown 
from  the  forty-four  guinea  satin  cabinet  grand, 
the  £20  table  grand,  to  the  £10  exterior  horn 
model,  a  variety,  indeed,  to  suit  all  tastes  and 
purses.  Of  each  instrument  a  full  description  is 
given,  a  point  worthy  of  observance  being  that, 
war  conditions  notwithstanding,  the  mechanism, 
general  fitments  and  construction  of  these 
models  in  every  way  conform  to  the  pre-war 
excellence  and  standard  for  which  the  "H.  M. 
V."  Co.  is  renowned. 

The  folder  in  question  also  draws  special  at- 
tention to  the  different  volume-strengths  of  the 
firm's  needles,  by  the  judicious  choice  of  which 
complete  musical  control  is  ensured. 

Put  Up  in  Attractive  Albums 

"His  Master's  Voice"  records  of  the  following 
musical  works  have  now  been  put  up  complete 
in  attractive  albums  at  an  inclusive  price:  "In 
a  Persian  Garden"  (Liza  Lehmann);  "The 
Boatswain's  Mate"  (Dr.  Ethel  Smyth);  "The 
Starlight  Express"  (Sir  Edward  Elgar),  and 
"Young  England"  (G.  H.  Clutsam  and  H.  Bath). 
In  view  of  the  increasing  demand  for  high  class 
music  by  British  composers,  the  records  com- 
prising the  foregoing  sets  may  be  taken  as  an 
earnest  of  the  company's  determination  to  do 
all  possible  in  bringing  the  compositions  of 
eminent  British  musicians  more  prominently  be- 
fore the  public  than  has  hitherto  been  the  case. 
A  Robbery  That  Led  to  the  Army 

The  army  profited  by  a  robbery  at  the  prem- 
ises of  the  Rex  Gramophone  Co.,  this  city.  The 
story  was  told  in  court  recently  when  a  man 
was  charged  with  stealing  four  gramophones. 
After  evidence  by  M.  Nottingham,  the  pro- 
prietor, it  was  stated  that  prisoners  might  be 
wanted  for  the  army.  The  case  was  thereupon 
adjourned  so  that  he  might  be  medically  ex- 
amined. The  result  was  a  good  general  serv- 
ice man  for  the  army,  and  the  prosecution  rais- 
ing no  objection,  the  magistrate  discharged  the 
prisoner,  who  was  immediately  taken  under  the 
wing  of  an  escort. 

Seen  94  Summers  and  Still  Working! 

The  Gramophone  Co.'s  staff  are  justifiably 
proud  of  an  old  man,  nicknamed  "Cuthbert," 
who,  though  in  his  ninety-fifth  year,  is  working 
"all  the  hours  a  man  could  work,"  to  quote  his 
own  words,  on  munition  work  in  the  cabinet 
factory.  He  makes  wooden  cases  for  shells 
and  glories  in  the  chance  of  doing  "his  bit"  for 
his  country  this  last  two  years  or  more.  For- 
merly he  was  a  gardener,  which  may  account 
in  some  measure  for  his  physical  vigor  and 
healthy  mental  attitude.  He  works  out  of  pure 
patriotism  for  six  days  each  week  and  on  Sun- 
day evening  helps  in  the  local  Y.  M.  C.  A. 
Hut.  Cuthbert  is  a  dear  old  fellow  and  en- 
joys the  respect  and  esteem  of  all  his  mates. 
"His  Master's  Voice"  is  proud  of  him,  and  so 
say  all  of  us ! 


"Service  Songs"  on  Columbia 

There  have  been  a  plethora  of  war  songs  of 
all  sorts  and  styles,  but  only  a  few  of  them 
are  actually  reflective  of  the  scenes  at  the  front 
as  the  soldiers  themselves  see  them.  In  this 
narrow  category  fall  the  latest  "Service  Songs" 
by  Howard  Fisher,  the  first  records  of  which 
appear  in  this  month's  Columbia  list.  Speaking 
of  these,  the  Daily  Telegraph  referred  to  the 
fact  that  the  average  song  about  the  war  is 
usually  the  production  of  somebody  whose  sole 
incentive  to  write  is  patriotism.  In  Howard 
Fisher's  "Service  Songs,"  however,  you  get  the 
freshness  and  vitality,  to  say  nothing  of  the 
local  color,  which  are  only  possible  to  someone 
who  knows  thoroughly  the  theme  he  is  out  to 
illustrate.  It  may  be  admitted  at  once  that  Mr. 
Fisher's  music,  though  very  sturdy,  is  not  re- 
markable, and  indeed  it  needed  no  merits  but 
strength  and  simplicity.  But  Mr.  Fisher  has 
been  his  own  lyrist,  and  for  that  reason  he 
scores  heavily  over  his  rivals,  because  he  is  a 
practical  soldier,  and  things  seen  are  mightier 
than  things  heard.  At  the  present  his  "Serv- 
ice Songs"  number  only  two — "Billets"  and  "Go- 
ing to  the  Trenches."  But  both  of  these  are  so 
illuminating  and  so  out  of  the  ordinary  that  it 
is  to  be  hoped  Mr.  Fisher  will  make  haste  to  pro- 
vide a  few  successors.  The  printed  words  of 
the  songs  are  given  with  the  records,  by  spe- 
cial courtesy  of  the  publishers,  Messrs.  Metzler 
&  Co.,  Ltd. 

Economy  in  Wooden  Packing  Cases 

The  director  of  Timber  Supplies  points  out 
that  a  large  quantity  of  useful  wood  is  con- 
sumed by  the  practice  of  using  packing  cases, 
and  that  in  view  of  the  necessity  of  restricting 
imports  and  at  the  same  time  of  supplying  es- 
sential war  requirements,  the  strictest  economy 
is  necessary.  Great  assistance  could  be  ren- 
dered by  traders  if  the  use  of  wooden  packing 
cases  and  crates  were  abandoned  altogether  or, 
where  this  is  not  possible,  if  crates  were  sub- 
stituted for  packing  cases. 

The  Board  of  Trade,  it  should  be  noted,  have 
had  under  consideration  the  issue  of  an  abso- 
lute prohibition  on  the  export,  except  under 
license  of  wooden  packing  cases  containing 
goods,  but  it  is  hoped-that  the  response  of  the 
trading  community  to  this  appeal  for  economy 
in  the  use  of  wood  will  render  such  a  step  un- 
necessary. 

The  Price  of  Regal  Records 

It  seems  advisable  to  remind  dealers  that  the 
price  of  Regal  records  is  now  1/8,  not  1/6.  In 
pointing  this  out  the  Columbia  Co.  mention  that 
every  Regal  list  carries  a  warning  note  as  to 
the  strict  observance  of  price.  In  their  own 
interests,  therefore,  the  new  price  must  be  ad- 
hered to  by  all  dealers. 

"His  Master's  Voice" 

The  fifth  number  of  this  most  interesting 
house  organ  is  now  in  the  hands  of  dealers.  It 
is  what  may  be  described  from  the  gramophonic 
viewpoint,  a  book  of  concentrated  brains,  so 
wide  is  the  variety  of  subjects;  intellectual  food 


Soundboxes 

IF  you  are  after  a  genuine  offer  of 
soundboxes,  you'll  do  well  to 
communicate  with  us  immediately. 
We  have  tens  of  thousands  of  perfect 
soundboxes,  fitted  with  the  best 
quality  mica.  Confidently  recom- 
mended for  cheaper  machines,  ab- 
solutely reliable  and  give  excellent 
reproduction.  Price  to  clear 
$50  per  gross,  F.  O.  B.  London. 

Orders  for  less  than  gross  lots  not  accepted 


Wire  "Knotaslepe,  London". 

W.H.  Reynolds  (1915)  Ltd. 

45,  City  Road,  London,  E.  C. 


Write  for  new  illustrated 
Complete  Catalogue 


for  the  record  enthusiast,  instructive  to  the 
company's  host  of  retail  salesmen.  The  mak- 
ing of  records,  anecdotes  of  prominent  artists, 
useful  sales  tips,  and  general  trade  guidance, 
constitute  but  the  fringe  of  its  chatty  contents. 
We  can  well  believe  those  dealers  who  say  that 
"His  Master's  Voice"  is  of  great  assistance  in 
the  conducting  of  a  successful  business. 
Harry  Lauder  as  an  Author 

Harry  Lauder,  the  great  music  hall  and  rec- 
ord artist,  has  blossomed  forth  as  an  author. 
Under  the  title  of  "Harry  Lauder's  Logic"  the 
book  will  shortly  be  published  by  Messrs.  Cecil 
Palmer  and  Hayward.  It  deals  with  a  host  of 
topical  subjects,  which  are  debated  by  the  man- 
in-the-street,  and  is  sure  of  a  good  reception 
by  his  many  admirers. 

Steel  Scarcity  Affects  Needles 

Owing  to  the  increasing  scarcity  of  steel  for 
purposes  other  than  war  work,  the  price  of 
gramophone  needles  again  shows  an  upward 
tendency.  The  situation  indeed  is  becoming  so 
acute  that  retailers  have  received  urgent  advice 
from  the  supply  houses  to  exercise  the  greatest 
economy.  In  no  case  should  a  customer  be 
supplied  with  more  than  one  box  at  a  time.  It 
is  even  recognized  that  every  needle  should  be 
used  twice,  and  there  is  no  particular  reason 
against  this  becoming  a  practice  during  the  war 
providing  the  position  of  the  needle  is  not 
changed  or  turned  around,  as  often  is  done,  for 
playing  the  second  record.  It  may  be  noted 
that  the  British  Zonophone  Co.  has  recently 
increased  the  price  of  its  needles  to  five  shillings 
per  1,000,  or  13d  for  a  box  of  200  retail. 

Stralia  in  "The  Star  Spangled  Banner" 

An  adequate  record  of  a  great  occasion  is  the 
new  Columbia  record  of  "The  Star  Spangled 
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The  public  used  to  buy  a  record  because  of 
the  artist's  name  on  the  label.  That  time 
has  gone  by.  Tone  is  what  tells  now— 
which  is  a  condition  peculiarly  satisfactory 
to  us. 


(Write  for  "Music  Money,"  a  book  "full  of  meat"  for  those 
dealers  interested  in  quick  and  frequent  turnover  of  capital.) 


Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


FROM  OUR  LONDON  HEADQUARTERS— (Continued  from  page  136) 


Banner,"  sung  by  Mme.  Stralia  and  full  chorus. 
At  a  first  glance,  it  seems  a  graceful  compliment 
that  the  famous  Australian  soprano  should  em- 
ploy her  glorious  voice  in  the  National  Anthem 
of  our  Allies,  but  it  is  really  something  more. 
The  song  is  a  difficult  one  for  any  vocalist,  for 
it  demands  a  full  exercise  and  control  of  all 
registers.  It  requires  a  Stralia  to  do  it  full  jus- 
tice, and  the  famous  Australian  prima  donna 
has  lost  no  opportunities,  the  record  being  a 
paean  of  triumph  from  her  glorious  voice.  The 
full  chorus  produces  an  additionally  majestic 
effect,  and  the  thrilling  record  is  a  striking  ad- 
dition to  this  artist's  fine  Columbia  work. 

Limited  Companies  and  Name  Registration 

With  the  object  of  bringing  limited  companies 
within  the  scope  of  the  registration  of  Trade 
Names  Act,  a  bill  has  been  introduced  in  the 
House  of  Commons  which  imposes  upon  com- 
panies the  liability  to  register  at  Somerset 
House,  and  to  print  on  their  business  stationery 
the  names  and  nationality  of  all  directors.  The 
names  of  the  directors  are  already  on  the  file, 
and  their  nationality  will  have  to  be  added  when 
the  bill  becomes  law.  The  publication  of  the 
directors'  names  on  business  stationery  (with 
nationality  if  not  British  born)  brings  com- 
panies into  line  with  private  firms. 

Levetus  &  Co.'s  Announcement 

An  important  .  announcement  appears  else- 
where in  this  section  from  Levetus  &  Co.,  194 
Bishopsgate,  London,  E.  C,  in  which  they  an- 
nounce to  the  foreign  trade  their  ability  to  sup- 
ply high  grade  steel  talking  machine  needles. 
In  view  of  the  scarcity  which  prevails  all  over 
the  world  this  announcement  should  arouse  con- 
siderable interest.  Levetus  &  Co.  are  at  pres- 
ent represented  in  New  York  by  Herbert  Stone- 
ham,  who  is  making  his  headquarters  at  the 
Waldorf-Astoria. 

New  Columbia  Records 

Mme.  Clara  Butt  contributes  "Annie  Laurie" 
to  the  Columbia  records  this  month,  and  she 
was  never  more  happy  in  her  interpretation  of 
this  delightful  old  song. 


BUY  YOUR 

SAPPHIRE  NEEDLES 

WHILE  PRICES  ARE  LOW 

Prices  are  advancing  rapidly  on  jewel 
points,  so  stock  up  today.  We  have 
a  tremendous  stock  of  needles  at  low 
prices,  and  can  guarantee  immediate 
delivery. 

Supertone  supplies  are  made  right  and 
are  the  ideal  needles  for  securing  good 
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Don't  delay  but  write  today  for  prices 

Supertone  Talking  Machine  Co. 

18  West  20th  Street  NEW  YORK 


Leopold  Godowsky,  the  world-famous  pianist, 
is  represented  in  the  Columbia  list  this  month 
by  Chopin's  "Berceuse"  and  "Valse  in  E  Minor" 
together  with  the  Moszkowski  "Serenata." 

The  immensely  popular  waltzes  by  the 
American  composer,  F.  McKee,  "Cecile  Waltz" 
and  "Millicent  Waltz"  will  be  found  on  a  Co- 
lumbia twelve-inch  record  this  month. 

Death  of  Channing  Ellery  Regretted 

Admirers  of  the  Ellery  Band  records  in  this 


country  learned  with  much  regret  of  the  death 
of  Channing  Ellery,  manager  and  owner  of  the 
famous  band,  which  occurred  in  the  United 
States  recently.  It  was  in  1910  that  the  Ellery 
Band  made  its  debut  in  Great  Britain  at  the 
Glasgow  Exposition,  when  it  made  a  great  hit 
— so  much  so  that  a  return  visit  was  arranged 
for  the  following  year,  during  which  stay  the 
Columbia  Co.  secured  a  number  of  the  remark- 
able records  by  this  organization. 


READY  FILE  POPULARITY 


Make  a  Great  Sales  Record  in  Short  Time  Com- 
pany Has  Been  Organized — H.  E.  Whitman 
at  Atlantic  City  During  Convention  Period 


that  it  feels  like  hay,  or  isn't  what  he  had  in 
mind,  or — well — he  knows  not  what- — I  will  con- 
fess my  collar  grows  most  cholerically  hot! 
The  kicker  with  a  real  complaint  is  just  hu- 
manity— but  the  kicker  without  reason  "ain't" — 
you  will  agree  with  me! 


Indianapolis,  Ind.,  July  12. — H.  E.  Whitman, 
secretary-treasurer  of  the  Ready  File  Co.,  Inc., 
of  this  city,  has  been  out  of  town  last  week  at- 
tending the  national  convention  of  talking  ma- 
chine jobbers  at  Atlantic  City,  as  the  first 
representative  of  Ready  File  to  attend  such  a 
gathering.  Since  its  incorporation,  the  Ready 
File  Co.  has  made  a  point  of  having  a  repre- 


Ready  File  Co.'s  Shipping  Room 

sentative  at  all  the  big  musical  gatherings.  It 
occupied  an  imposing  space  at  the  Chicago  show 
and  made  the  acquaintance  of  hundreds  of  deal- 
ers who  are  now  pushing  this  talking  machine 
necessity. 

Mr.  Whitman  is  a  "charged  wire,"  as  the  Eng- 
lish say,  and  expected  to  make  good  friends  of 
the  majority  of  jobbers  at  Atlantic  City.  He 
says  that  since  the  Ready  File  Co.  has  been  in 
business  it  has  sold  23,000  sets  of  Ready  File 
to  700  dealers  and  thirty-five  distributors,  which 
is  some  record,  he  says,  for  a  "baby"  company 
that  is  not  yet  out  of  its  swaddling  clothes. 

The  Ready  File  concern  has  grown  so  rapid- 
ly that  it  is  now  confronted  with  the  necessity 
of  building  a  new  factory  in  the  near  future, 
having  outgrown  its  present  quarters. 


THE  KICKER 


I  do  not  blame  the  kicker,  who  has  a  kick 
to  land;  I  never  try  to  get  away,  but  take  him 
by  the  hand,  and  say,  "You're  very  right,  old 
top!"  (I  always  make  it  strong!)  "Don't  ever 
fail  to  register  a  wallop  when  we're  wrong." 
But  when  the  kicker  hasn't  got  a  blooming  thing 
to  say,  except  he  doesn't  like  the  stock,  or 
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LATEST  PATENTS  RELATING  TO  TALKING 
MACHINES  AND  RECORDS 


Washington,  D.  C,  July  8— Cushion  Support 
for  Rivot  Joints. — Forest  Cheney,  Chicago,  111., 
assignor  by  Mesne  Assignments  to  the  Cheney 
Talking  Machine  Co.,  same  place.  Patent  No. 
1,228,406. 

The  principal  object  of  this  invention  is  to 
provide  a  new  and  improved  pivotal  support  tor 
the  needle  or  stylus  of  a  gramophone  reproducer. 
Another  object  is  to  provide  a  gramophone  re- 
producer with  means  for  mounting  and  support- 
ing the  needle  so  as  to  improve  the  quality  of 
the  tone  and  eliminate  certain  objectionable  tone 
components  that  occur  in  connection  with  the 
ordinary  needle  mounting. 

Figure  1  is  an  elevation  of  a  gramophone  re- 
producer. Fig.  2  is  a  vertical  section  of  the 
same  on  the  line  2 — 2  of  Fig.  1.  Fig.  3  is  a 
perspective  view  of  the  needle-carrying  lever. 
Figs.  4,  5,  6  and  7  illustrate  modifications  in 
the  pivot  members  for  this  lever.  Fig.  8  is  a 
perspective  view  of  the  lever  as  employed  in 
the  modification  of  Fig.  7.  Figs.  9,  10,  11  and 
12  illustrate  further  modifications  of  the  pivot 


 jl^rt.  *  lt,res1 

members.  Fig.  13  is  a  perspective  view  of  a 
bearing  washer  for  the  pivot  of  Fig.  12,  and 
Fig.  14  is  a  perspective  view  of  the  lever  of 
Fig.  12. 

Talking  Machine  Cabinet. — Alva  D.  Jones, 
Philadelphia,  Pa.    Patent  No.  1,228,446. 

This  invention  relates  to  a  novel  way  or 
method  of  dampening  out  sympathetic  sounds 
set  up  in  the  supporting  structure  or  cabinet 
of  a  sound  reproducing  or  conveying  device 
and  dealing  in  this  instance  with  the  supporting 
structure  or  cabinet  portion  of  a  talking  ma- 
chine, of  the  internal  horn  type.  Cabinets  as 
they  have  been  built  in  the  past  are  constructed 
in  such  a  manner  and  of  such  material  as  to  be 
extremely  resonant,  thereby  sympathizing  with 
the  original  tones  coming  from  the  record,  thus 
setting  up  foreign  sounds  throughout  their 
structure,  where  as  a  matter  of  fact  only  the 
amplifier  itself  should  respond  to  the  original 
vibrations,  and  this  to  a  limited  extent,  and  only 
at  its  mouth,  as  a  talking  machine  is  a  rehan- 
dling  device  and  should  only  amplify  by  reason 
of  the  shape  of  the  passage  through  which  its 
sounds  must  travel  rather  than  by  secondary 
vibrations  set  up  in  the  walls  of  the  cabinet, 
which  in  every  instance  distorts  and  in  the  ma- 
jority of  cases  renders  unrecognizable  many  of 
the  more  beautiful  shadings  of  the  music  com- 
ing from,  the  record.  As  stated,  a  talking,  ma- 
chine is  essentially  a  rehandling  or  reproducing 
sound  instrument,  consequently  we  must  con- 
sider this  device  almost  if  not  entirely  acous- 
tically neutral.  The  cabinet  portion  or  support- 
ing structure  should  not  play  any  part  in  the 
building  up  of  the  tones  coming  from  the  record, 
which  should  be  left  entirely  to  the  amplifying 
passage,  which  is  of  the  utmost  importance  with 
respect  to  shape,  size  and  the  material  of  which 
it  is  constructed.  The  amplifier  or  horn,  sound 
box  and  tone  arm,  are  acoustically  the  vital  ele- 
ments in  a  talking  machine,  and  their  arrange- 
ment, and  protection  from  foreign  influences 
should  be  treated  with  the  utmost  seriousness. 

Figure  1  represents  a  perspective  view  of  a 
talking  machine  cabinet  embodying  the  inven- 
tion being  broken  away  at  the  side  to  show  its 


complete  formation.  Fig.  2  shows  a  plan  view 
of  a  talking  machine,  tone  arm,  turn  table,  and 
motor-board,  surrounded  by  the  novel  construc- 
tion of  a  cabinet.  Fig.  3  is  a  diagrammatic  sec- 
tion of  a  portion  of  the  side  wall  of  a  talking 
machine,   showing  a   greatly  magnified  vibra- 


tory movement  resulting  from  the  motion  of 
sound  waves.  Fig.  4  shows  a  complete  section 
taken  on  dotted  lines  4—4  of  Fig.  2  through 
one  wall  of  this  novel  talking  machine  cabinet 
with  the  plaited  case  pressing  firmly  against  the 
solid  board  or  inner  case.  Fig.  5  is  a  slight 
modification  of  Fig.  4  which  shows  the  plaited 
case  slightly  spaced  away  from  the  board  case. 
Similar  numerals  of  reference  represent  corre- 
sponding parts  in  the  figures. 

Sound  Box  for  Phonographs. — Joseph  C.  Kiilp, 
Linwood,  N.  J.     Patent  No.  1,229,197. 

This  invention  relates  to  talking  machines 
arid  more  specifically  to  the  construction  of  the 
sound  box  and  particularly  in  means  to  be  used 
in  causing  the  diaphragm  of  a  phonographic 
sound  box  to  be  vibrated  in  accordance  with  the 
recorded  sound  waves  of  the  record. 

One  object  of  this  invention  is  to  provide  such 
a  means  of  vibrating  the  diaphragm  as  will  elim- 
inate the  objectionable  "scratchy,"  metallic  or 
grinding  sounds  common  in  instruments  of  this 
class.  Another  object  is  to  provide  such  a 
means  of  vibrating  the  diaphragm  as  will  give  a 
clear,  full  and  distinct  tone.  A  third  object 
is  to  provide  such  a  means  of  vibrating  the 
diaphragm  as  will  be  sensitive  in  action,  and 
very  simple  in  construction. 

Figure  I  illustrates  a  -perspective  view  of  a 
phonograph  sound  box  showing  the  exposed 


parts  of  improved  vibrating  attachment.  Fig. 
II  illustrates  a  sectional  view  through  a  phono- 
graph sound  box  equipped  with  improved  vi- 
brating attachment. 

Apparatus  for  Recording  Sound. — Robert  L. 
Gibson,  Philadelphia,  Pa.     Patent  No.  1,228,902. 

It  is  the  object  of  this  invention  to  produce  a 
sound  record  or  phonogram  in  the  form  of  a 
raised  ridge  or  rib,  which  may  be  used  as  a  mold 
(directly  or  indirectly)  to  form  in  a  plate  or  disc 
of  suitable  material  a  complementary  groove 
adapted  for  the  reproduction  of  sound  in  the 
usual  sound  reproducing  machines. 

In  Fetters  Patent  943,631,  dated  December  14, 
1909,  and  in  application  379,712,  filed  June  14, 
1907,  there  is  described  a  process  and  apparatus 
for  making  sound  records  in  this  matter,  by 
depositing  upon  the  surface  of  a  revolving  plate 
through  a  hollow  stylus  vibrated  under  the  im- 
pulse of  sound  waves  a  substance  capable  of 
forming  a  raised  spiral  phonogram. 

It  has  been  found  that  a  much  more  perfect 
phonogram  can  be  produced  when  the  ridge  is 
built  up  by  depositing  the  material  upon  itself 
to  the  required  height  instead  of  being  formed 
by  laying  a  continuous  thread  or  stream  upon 
the  surface  of  the  plate.  This  building  up  of 
the  ridge  is  accomplished  by  forcing  the  fluid 
substance  of  which  the  ridge  is  composed 
through  the  vibrating  stylus,  and  upon  the  re- 


volving plate,  in  an  exceedingly  minute  stream' 
under  very  high  pressure  at  a  speed  of  ejection 
substantially  greater  than  that  at  which  the 
receiving  surface  of  the  revolving  plate  moves. 
It  follows  that  instead  of  merely  depositing  upon 
the  plate  a  thread  or  ridge  having  the  same 
cross  section  as  the  orifice  of  the  stylus,  the 
ridge  may  be  built  up  from  an  exceedingly 
minute  stream  and  will  have  a  cross  section 
substantially  in  excess  of  that  of  the  orifice 
through  which  it  is  discharged.  When  the 
ridge  is  thus  produced  a  much  more  perfect 
phonogram  is  obtained  than  is  otherwise  pos- 
sible. 

The  present  invention  relates  primarily  to  an 
apparatus  designed  for  the  purpose  above  de- 
scribed; it  also  relates  to  features  adapted  gen- 
erally to  sound  reproducing  machines  in  which 
the  phonogram  is  produced  in  the  form  or  a 
raised  ridge  by  the  ejection  of  suitable  mate- 
rial through  a  hollow  vibratory  stylus  upon  a 
revolving  plate. 

In  the  drawings:  Figure  1  is  a  vertical  sec- 
tional view  of  a  sound  recording  apparatus  em- 
bodying the  invention;  Fig.  2  is  a  transverse 
vertical  sectional  view  of  part  of  the  same  show- 
ing the  recording  stylus  and  its  supporting 
frame  at  right  angles  to  the  position  shown  in 


Fig.  1;  Fig.  3  is  a  horizontal  section  on  the 
line  A — A  of  Fig.  1;  Fig.  4  is  a  perspective  view 
of  the  frame  or  head  which  carries  the  record- 
ing stylus;  Fig.  5  is  a  vertical  sectional  view 
on  an  enlarged  scale  of  the  recording  stylus 
and  the  thimble  which  carries  it;  Fig.  6  is  a 
view  of  the  stylus  and  its  inclosing  casing  show- 
ing a  modification  of  the  means  for  supporting 
the  stylus  against  transverse  vibration;  Fig.  7 
is  a  plan  view  of  a  sound-record  produced  by 
the  apparatus  shown;  and  Fig.  8  is  a  trans- 
verse vertical  section  of  part  of  the  same  on  an 
enlarged  scale. 

Process  for  Recording  Sound. — Robert  L.  Gib- 
son, Philadelphia,  Pa.    Patent  No.  1,228,901. 

This  invention  comprehends  the  use  of  a 
suitable  substance  which,  maintained  in  a  plastic 
or  fluid  condition,  is  forced  under  pressure 
through  a  hollow  stylus  which  is  kept  in  a  state 
of  vibration  by  the  recording  diaphragm  of  a 
recording  machine,  and  which,  upon  emergence 
from  the  stylus,  is  deposited  upon  the  surface 
of  a  revolving  plate  and  there  immediately  con- 
geals or  solidifies  to  form  the  rib  or  ridge 
above  mentioned. 

In  order  that  the  phonautographic  ridges  shall 
be  formed  free  from  defects  that  will  prevent 
the  accurate  recording  and  reproduction  of 
sound,  including  the  harmonics  and  overtones, 
several  factors  are  important.  First,  the  thread 
or  stream  of  plastic  material  should  be  of  sub- 
stantially less  cross-section  than  the  phonauto- 
graphic ridge  formed  thereby  and  the  stylus 
orifice  should  therefore  be  exceedingly  fine,  that 
is,  much  finer  than  the  finest  orifice  through 
which  the  material  could  pass  by  gravity  or  by 
the  drawing  effect  produced  by  the  deposition 
of  the  ridge.  Second,  the  material  of  which 
the  phonautographic  ridge  is  formed  shall  be 
one  which,  by  the  use  of  heat,  may  be  maintained 
fluid  until  after  it  emerges  from  the  stylus  and 
will  quickly  harden  upon  striking  the  traveling 
surface  which  receives  the  record.  Third,  the 
material  shall  be  subjected  to  considerable 
pressure  in  order  to  force  the  same  through  the 
stylus  orifice.  Fourth,  the  speed  of  ejection 
of  the  material  shall  be  substantially  greater 
than  that  at  which  the  receiving  surface  of  the 
revolving  plate  moves. 

It  must  be  appreciated  that  the  factors  of 
size  of  orifice,  pressure,  temperature  and  rela- 
tion between  the  speed  of  ejection  of  the  ma- 
terial and  the  rate  of  travel  of  the  receiving 
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plate,  are  not  constant  but  are  variable,  more 
or  less,  relatively  to  each  other.  For  example, 
it  is  obvious  that  the  smaller  the  orifice,  the 
higher  the  pressure  required  to  eject  the  ma- 
terial and  the  greater,  therefore,  the  velocity 
of  the  minute  stream  discharged  from  the  stylus 
relatively  to  the  speed  of  travel  of  the  moving 
surface. 

Figure  1  is  a  vertical  sectional  view  of  the 
sound  recording  apparatus.  Fig.  2  is  a  trans- 
verse vertical  sectional  view  of  part  of  the  same 


showing  the  recording  stylus  and  its  supporting 
frame  at  right  angles  to  the  position  shown  in 
Fig.  1;  Fig.  3  is  a  horizontal  section  on  the  line 
A — A  of  Fig.  1;  Fig.  4  is  a  perspective  view  of 
the  frame  or  head  which  carries  the  recording 
stylus;  Fig.  5  is  a  vertical  sectional  view  on  an 
enlarged  scale  of  the  recording  stylus  and  the 
thimble  which  carries  it;  Fig.  6  is  a  view  of  the 
stylus  and  its  inclosing  casing  showing  a  modi- 
fication of  the  means  for  supporting  the  stylus 
against  transverse  vibration;  Fig.  7  is  a  plan 
view  of  a  sound-record  produced  by  the  ap- 
paratus shown;  and  Fig.  8  is  a  transverse  ver- 
tical section  of  part  of  the  same  on  an  enlarged 
scale. 

Phonograph. — Reinhold  Thomas,  Brooklyn,  N. 
Y.    Patent  No.  1,229,346. 

The  objects  of  the  invention  will  be  in  part 
obvious  and  in  part  specifically  referred  to  in 
the  course  of  the  following  description  of  the 
elements,  combinations,  arrangements  of  parts, 
and  applications  of  principles  constituting  the 
invention.  Figure  1  is  a  side  elevation  of  a  de- 
vice embodying  the  invention,  with  parts 
broken  away  and  parts  in  section;  Fig.  2  is  a 
view  taken  at  right  angles  to  Fig.  1  and  with 
parts  in  central  longitudinal  section;  Fig.  3  is 


a  section  taken  on  the  line  3 — 3  of  Fig.  2;  Fig. 
4  is  a  section  taken  on  the  line  4 — 4  of  Fig.  2; 
Fig.  5  is  a  section  taken  on  the  line  5 — 5  of 
Fig.  2;  Fig.  6  is  an  elevation  of  the  end  por- 
tion of  one  of  the  tubes  shown  in  Figs.  1  and 
2;  Fig.  7  illustrates  a  modification  of  the  de- 
vice in  which  more  than  two  tubes  are  sleeved 
one  about  the  other;  Fig.  8  is  an  elevation 
partly  broken  away  and  partly  in  section  illus- 
trating a  modification  of  the  device  shown  in 
Figs.  1  and  2;  Fig.  9  is  a  central  longitudinal 
section  of  still  another  modification. 

Tone  Arm. — Frank  W.  Hutchings,  New  Haven, 
Conn.    Patent  No.  1,229,466. 

This  invention  relates  to  improvements  in 
tone  arms,  and  pertains  more  particularly  to  a 
tone  arm  for  use  in  substitution  of  the  usual 
tone  arm  of  Columbia  type  of  phonographs, 
which  enables  the  playing  therewith  of  records 
having  hill  and  dale  grooves,  as  distinguished 
from  lateral  record  grooves  which  the  Colum- 
bia machine  is  primarily  and  only  designed  to 
play.  The  usual  type  of  tone  arm  mentioned  is 
exemplified  in  the  U.  S.  Patent  issued  to  C.  E. 
Woods,  No.  1,108,302,  dated  August  25,  1914. 

The  object  of  the  invention  is  to  provide  a 
tone  arm  which  is  attachable  to  the  vertical 
section  of  the  usual  tone  arm  shown  in  the 


patent  mentioned,  and  which  will  enable  the 
playing  of  records  having  the  commonly  termed 
hill  and  dale  grooves,  without  in  any  way  chang- 


ing or  modifying  the  remainder  of  the  structure. 
In  brief,  the  invention  resides  in  a  tone  arm 
which  can  be  readily  substituted  for  the  usual 
tone  arm  which  the  Columbia  machine  is  orig- 
inally equipped  with  so  as  to  allow  the  playing 
of  hill  and  dale  groove  records. 

Figure  1  is  a  top  plan  view  of  the  invention 
applied  to  a  tone  arm  of  the  Columbia  type  of 
talking  machine;  and  Fig.  2  is  a  plan  view  of  the 
invention  detached. 

Graphophone. — William  C.  Potts,  Harrisburg, 
Pa.    Patent  No.  1,229,  518. 

This  invention  relates  to  improvements  in 
disc  record  shifting  mechanismi  for  grapho- 
phones  and  has  for  its  object  to  provide  an  ap- 
paratus which  will  automatically  place,  in  suc- 
cession, a  plurality  of  sound  records  upon  the 
rotating  table  of  a  talking  machine.  A  further 
object  is  to  provide  means  for  periodically 
winding  the  operating  spring  of  the  talking 
machine  while  the  records  are  being  changed,  so 
that  a  predetermined  number  of  records  can  be 
played  in  succession  without  manual  co-opera- 
tion. 

Figure  1  is  a  side  elevation  of  the  improved 
apparatus;  Fig.  2  is  a  horizontal  sectional  view 
on  the  line  2 — 2  of  Fig.  1;  Fig.  3  is  an  enlarged 
detail  plan  view  showing  the  graphophone  in 


connection  with  several  improved  attachments; 
Fig.  4  is  a  rear  elevation  of  the  parts  shown 
in  Fig.  3  and  showing  the  tone  arm  in  section; 
Fig.  5  is  a  detail  section  on  the  line  5 — 5  of 
Fig.  1;  Fig.  6  is  a  detail  perspective  view  of  the 
improved  pushing  lever;  Fig.  7  is  a  detail  longi- 
tudinal section  of  an  electric  switch  used  in  the 
apparatus;  Fig.  8  is  a  detail  plan  view  of  a  por- 
tion of  the  apparatus  showing  the  disc  cabinet 
in  section  and  one  of  the  feeding  fingers;  Fig. 
9  is  a  vertical  sectional  view  on  the  line  9 — 9  of 
Fig.  8;  Fig.  10  is  an  enlarged  side  view  partly 
in  section  of  one  of  the  feeding  fingers;  and 
Figs.  11  and  12  are  detail  views  illustrating  the 
construction  of  the  disc  engaging  ends  of  the 
feeding  fingers. 

Phonograph.— Frank  S.  Moore,  Brooklyn,  N.  Y. 
Patent  No.  1,229,775. 

This  invention  relates  to  an  improvement  in 
phonographs  and  is  particularly  directed  toward 
the  sound  amplifying  and  controlling  means,  al- 
though other  features  of  invention  will  become 
apparent  as  the  description  develops. 

Figure  1  is  a  top  plan  view  of  the  lower  cas- 
ing or  body  portion  of  a  phonograph  illustrating 
the  invention,  part  being  broken  away;  Fig.  2 
is  a  plan  view  from  the  inside  of  the  top  of 
the  casing  showing  certain  parts  detached  from 


the  body  portion  and  housed  in  said  top  for 
transportation;  Fig.  3  is  a  side  view  partly  in 
section  and  partly  broken  away,  of  the  parts 
as  shown  in  Fig.  1,  the  top  being  shown  be- 
neath to  act  as  a  sound  box;  Fig.  4  is  a  sec- 
tional view  of  the  casing  assembled,  with  the 


phonograph  parts  removed  to  show  the  con- 
struction of  the  casing  and  showing  also  a 
means  for  storing  records;  Fig.  5  is  a  perspec- 
tive view  of  the  body  portion,  parts  being  re- 
moved, to  show  more  clearly  the  arrangement 
of  sound  amplifying  and  directing  means;  Fig. 
6  is  a  perspective  of  the  detachable  sound 
director. 

Sound  Box  for  Talking  Machines. — Walter 
Opel,  Leipzig,  Germany.    Patent  No.  1,229,780. 

In  order  to  increase  or  to  weaken  the  tone  ac- 
tion in  talking  machines  use  is  made  in-  con- 
nection with  the  sound  box  of  needles  of  appro- 
priately greater  or  smaller  thickness.  It  is, 
therefore,  necessary  to  interrupt  the  playing 
when  an  alteration  in  the  tone  is  to  be  ob- 
tained. Moreover,  the  exchange  of  the  needles 
is  not  only  costly  but  frequently  results  in  in- 


conveniences.  Experiments  have  been  made 
with  a  view  to  changing  the  tone  action  by  en- 
larging or  increasing  the  passage,  in  the  sound 
tube  by  means  of  a  closing  member.  The  known 
devices  of  this  kind,  however,  have  the  draw- 
back that  the  individual  oscillations  of  the  clos- 
ing member  result  in  disturbing  noises  while  at 
the  same  time  the  adjustment  is  so  complicated 
that  it  cannot  be  effected  during  playing. 

The  object  of  this  invention  is  to  avoid  the 
above  defects  by  controlling  the  clear  passage 
of  the  sound  box  casing  with  the  aid  of  two 
superposed  discs  having  perforations  which  are 
adapted  to  register  with  each  other.  This  is 
accomplished  by  making  one  disc  rotatable,  that 
is  to  say,  this  disc  is  capable  of  oscillating  about 
an  axis  so  that  its  perforation  more  or  less 
frees  that  of  the  other  disc  as  will  be  more 
clearly  understood  from  a  description  of  the 
accompanying  drawings,  in  which  Figure  1  is 
a  front  view  of  the  improved  sound  box;  Fig. 
2  is  a  partial  elevation  and  vertical  section  there- 
of, on  the  line  a — b  of  Fig.  1,  and  Fig.  3  is  a 
front  view  of  a  modified  construction. 
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COLUMBIA  GRAPHOPHQNE  CO. 

POPULAR  SONG  HITS 
A2271  The  Man  Behind  the  Hammer  and  the  Plow, 

James  Hall  10 
Strike  Up  the  Band   (Here  Comes  a  Sailor), 

James  Hall  10 
A2272  We'll  Be  There,  on  the  Land,  on  the  Sea,  in  the 

Air  Arthur  Fields  10 

What  Kind  of  an  American  Are  You? 

Arthur  Fields  10 
A2273  For  Your  Country  and  My  Country, 

Peerless  Quartet  10 

Joan  of  Arc  Henry  Burr  10 

A2274  Oh,  Jack!  When  Are  You  Coming  Back? 

Burton  and  Hall  10 
I'm  a  Regular  Daughter  of  Uncle  Sam, 

Katherine  Clark  10 
A2261  'Till   the   Clouds   Roll  By,   from   "Oh,  Boy!" 

Wheaton  and  Harrod  10 
Drip,  Drip,  Drip,  .Went  the  Waterfall, 

Anna  Wheaton  10 
A2265  Oh,  Johnny!  Oh,  Johnny!  Oh!,  from  "Follow 

Me"   Elizabeth  Brice  10 

Oh,  Papa!   Oh,   Papa!  Arthur  Fields  10 

A2276  That  Creepy,  Weepy  Feeling,  from  "His  Little 

Widows"  .Wheaton  and  Wilson  10 

Buzzin'  the  Bee....'  Gene  Greene  10 

A2275  Mother,  Dixie  and  You  Sterling  Trio  10 

All  the  World  Will  Be  Jealous  of  Me, 

Henry  Burr  10 

A2263  Because  You're  Irish  Hugh  Donovan  10 

Lookout  Mountain  Campbell  and  Burr  10 

A2257  The  Ghost  of  the  Ukulele,  from  "The  Winter 

Garden-Show  of  Wonders".  ..  .Brice  and  King  10 

Dear  Old  Honolulu  Wright  and  Dietrich  10 

A2258  There's   Nothing   Sweeter   Than    a    Girl  From 

Dixieland   Willie  Weston  10 

When  You  Waltz  With  the  Girl  You  Love, 

Jed  Prouty  10 

A2262  A  Tear,  a  Kiss,  a  Smile  James  Harrod  10 

In  the  Harbor  of  Home,  Sweet  Home, 

Robert  Lewis  10 
A2259  I  Can  Hear  the  Ukuleles  Calling  Me, 

Reed  and  Harrison  10 
If  You'll  Come  Back  to  My  Garden  of  Love, 

Burton  and  Lewis  10 
DANCE  RECORDS 
A5973  The  Man  Behind  the  Hammer  and  the  Plow — 
One-step.    Introducing  "Strike  Up  the  Band," 
"Nancy   Lee"   and   "I'm   Proud   to   Be  the 
Mother  of  a  Boy  Like  You".  ...  Prince's  Band  12 
Hy-Sine — One-slep.    Introducing  "Rooster  Rag,'" 

Prince's  Band  12 
A5968  Home  Again,  from  "Her  Soldier  Boy"- — One- 
step.    Introducing  "History".  .  .Prince's  Band  12 
You  Said  Something,  from  "Have  a  Heart"- — 
-  ,         One-step.    Introducing  "Honeymoon  Inn," 

Prince's  Band  12 
A5969  The  Cute  Little  Wigglin'  Dance — Fox-trot.  In- 
troducing  "When   the   Sun    Goes   Down  in 

Dixie"   Prince's  Band  12 

Pozzo — Fox-trot   Prince's  Band    12  . 

A5971  Hawaiian  Blues — Fox-trot  Prince's  Band  12 

Glorious    Souse  Song — Fox-trot.  Introducing 
"Yale  Boola," 

Prince's  Band  With  Vocal  Chorus  12 
A2267  It's  Time   for   Every   Boy  to   Be   a   Soldier — 
One-step.    Introducing  "Coaling  Up  in  Colon 

Town"   Prince's  Band  10 

Cotton  Pickin'  Time  in  Alabam' — One-step.  In- 
troducing "If  I  Catch  the  Guy  Who  Wrote 

Poor  Butterfly"  Prince's  Band  10 

A2266  'Till  the  Clouds  Roll  By,  from  "Oh,  Boy!"— 
Fox-trot.    Introducing  "A  Pal  Like  You," 

Prince's  Band  10 
Huckleberry  Finn — Fox-trot.  Introducing  "There 

Are  Two  Eyes  in  Dixie"  Prince's  Band  10 

PATRIOTIC  RECORDS 
A2254  Patriotic    Airs    Medley — Part    I.  Introducing 
"First  Call,"  "Hail  Columbia,"  "Columbia,  the 
Gem    of    the    Ocean,"    "Reveille,"  "Yankee 
Doodle,"  "My  Country,  'Tis  of  Thee," 

Prince's-  Band  10 
Patriotic   Airs    Medley — Part    II.  Introducing 
"Assembly,"      "American     Patrol,"  "Guard 
Mount,"       "Marching      Through  Georgia," 
"Dixie,"  "Retreat,"   "Star  Spangled  Banner," 

Prince's  Band  10 

A2277  Dixie. .  .Edgar  Stoddard  and  Broadway  Quartet  10 
Yankee  Doodle, 

Charles  Harrison  and  Broadway  Quartet  10 
A2269  Patriotic  Medley — Part  I.  Introducing  "Bugle 
Call,"  "Tramp,  Tramp,  Tramp,  the  Boys  Are 
Marching,"  "The  Girl  I  Left  Behind  Me," 
"When  the  Cruel  War  Is  Over,"  "Tattoo" 
(Bugle  Call),  "Tenting  on  the  Old  Camp 
Grounds,"  "Taps"   (Bugle  Call), 

Columbia  Stellar  Quartet  10 
Patriotic  Medley — Part  II.  Introducing  "Rev- 
eille" (Bugle  Call),  "Red,  White  and  Blue," 
"Yankee  Doodle"  (Fife  and  Drum),  "Battle 
Cry  of  Freedom,"  "Hail  Columbia,"  "When 
Johnny  Comes  Marching  Home," 

Columbia  Stellar  Quartet  10 

A5970  Paul  Revere's  Ride  Harry  E.  Humphrey  12 

Sheridan's  Ride  Edgar  L.  Davenport  12 

A5972  Sing  Me  to  Sleep   (Violin  obligato  by  Frank 

Gittelson)   Lucy   Gates  12 

Angel's    Serenade    (Violin    obligato    by  Frank 

Gittelson)   Lucy   Gates  12 

A2264  A  Dream  Vernon  Stiles'  10 

Sorter  Miss  You  Vernon  Stiles  10 

A2270  Flirtation   Charles  Harrison  10 

Barcarolle,  from  "Tales  of  Hoffmann," 

Charles  Harrison  10 
A2248  A  Rainbow  on  the  Cloud. ..  .Homer  Rodeheaver  10 

Somebody  Cares   Homer  Rodeheaver  10 

A2251  Simplicity   Sibyl  Sanderson  Fagan  10 

L'Ardita — Magnetic  Waltz, 

Sibyl  Sanderson  Fagan  10 

A2268  Nanny   (Lauder)  ..Evan  Davies  10 

She  Is  My  Rosie  (Lauder)  Evan  Davies  10 

A2250  Swanee  River   Carroll  Clark  10 

Nellie  Was  a  Lady  Carroll  Clark  10 

A2252  AH  Aboard  for  the  County  Fair, 

Harlan,  Porter  and  Knight  10 
She  Stopped  to  Powder  Her  Nose, 

Harry  C.  Browne  10 

A2253  Everybody  Hula  Louise  and  Ferera  10 

He  Lei  No  Kaiulani   (A  Wreath  for  Princess 

Kaiulani)   Louise  and  Ferera  10 

A2260  Midsummer  Bells.    Bell  Solo  Howard  Kopp  10 

Maudie  Mazurka.    Xylophone  Solo, 
.„„,,_,     t,  _  Howard  Kopp  10 

A2256  The  Rosary.    Cornet  Solo  Vincent  C.  Buono  10 

I  Hear  You  Calling  Me.    Cornet  Solo, 
.  Vincent  C.  Buono  10 

A2099  The  Sunshine  of  Your  Smile.    Saxophone  Solo, 

'.     T    „  Fred  Allen  10 

Somewhere  a  Voice  Is  Calling.    Saxophone  Solo, 

Fred  Allen  10 

A2249  Violets.    'Cello,  Violin  and  Piano.  .  .Taylor  Trio  10 
Parted.    'Cello,  Violin  and  Piano. .  .Taylor  Trio  10 
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POPULAR. SONGS 

18233  Everything  Is  Going  Up  Billy  Murray 

Rolling  in   His   Little   Rolling  Chair. 

Willie  Weston 

18289  Just  Dreaming  of  You, 

James  Reed-J.   F.  Harrison 
I  Called  You  My  Sweetheart ...  .J.  F.  Harrison 

18315  Sing  Me  Love's  Lullaby  Tom  Lamere 

Darlin'   Tom  Lamere 

18317  Suki  San  Louis  J.  Winsch 

She's  Just  a  Little  Bit  Old  Fashioned, 

Louis  J.  Winsch 

18318  Huckleberry  Finn  Van  and  Schenck 

Mulberry  Rose  Van  and  Schenck 

18319  A  Tear,  A  Kiss,  A  Smile  Charles  Hart 

That's  Why  My  Heart  Is  Calling  You, 

Charles  Hart 

18320  The  Man  Behind  the  Hammer  and  the  Plow, 

Peerless  Quartet 

Let's  All  Do  Something  American  Quartet 

DANCE  RECORDS 

18313  Dance  and  Grow  Thin — Fox-trot, 

Joseph  C.  Smith's  Orchestra 
Oh  Johnny,  Oh  Johnny,  Oh — Medley  One-step, 
Joseph  C.  Smith's  Orchestra 
35638  Have  a  Heart — Medley  One-step, 

Victor  Military  Band 
Love  O'Mike — Medley  Fox-trot, 

Victor  Military  Band 
35640  Fascination  Waltz .  Joseph  C.  Smith's  Orchestra 
For  Me  and  My  Gal — Medley  Fox-trot, 

Joseph  C.  Smith's  Orchestra 
MISCELLANEOUS  INSTRUMENTAL  RECORDS 
18305  The  Last  Rose  of  Summer  (Pianoforte), 

Ferdinand  Himmelreich 
Blue  Bells  of  Scotland  (Pianoforte), 

Ferdinand  Himmelreich 
18308  Irish  Jigs — Medley  (Violin  with  Piano), 

Harold  Veo 

Medley  of  Irish  Reels,  No.  6  (Violin  with  Piano), 

Harold  Veo 

18310  For  Me  and  My  Gal — Medley  Fox-trot  (Saxo- 
phone Sextet)  Six  Brown  Brothers 

My  Fox-Trot  Girl — Fox-trot  (Saxophone  Sextet), 
Six  Brown  Brothers 

18314  Musette  (Ballet  from  "Armide"), 

Victor  Concert  Orchestra 

Chanson  Triste  Victor  Concert  Orchestra 

45116  Gavotte— No.  2,  Op.  23   (Violoncello  Solo  with 

Piano  accomp.)  Hans  Kindler 

,  Menuet  (Valensin)  (Violoncello  Solo  with  Piano 

accomp.)   Hans  Kindler 

VOCAL  RECORDS 
18307  For  Your  Country  .and  My  Country, 

Willie  Weston 

Joan  of  Arc  Willie  Weston 

18316  The  Battle  Cry  of  Freedom, 

Edward  Hamilton  with  Orpheus  Quartet 
Hail,  Columbia, 

Raymond  Dixon  with  Orpheus  Quartet 

45123  Pull  the  Cork  Out  of  Erin  Nora  Bayes 

Daniel  in  the  Lion's  Den  Nora  Bayes 

45124  Flag  of  My  Heart  Reinald  Werrenrath 

Your  Flag  and  My  Flag  Reinald  Werrenrath 

RED  SEAL  RECORDS 
Frances  Alda,  Soprano — In  French 
With  Metropolitan  Opera  Chorus 

64693  La  Marseillaise  Rouget  de  L'Isle 

Enrico  Caruso,  Tenor — In  Italian 

88586  Musica  Proibita  Stanislas  Gastaldon 

Emilio  de  Gogorza,  Baritone 
64688  All  the  World  Will  Be  Jealous  of  Me, 

Al  Dubin-Ernest  R.  Ball 
-  Louise  Homer,  Contralto 
88585  Love's  Old  Sweet  Song, 

G.  Clifton  Bingham-J.  L.  Molloy 
Marcel  Journet,  Bass — In  French 

64586  Marche  Lorraine  ...Louis  Ganne 

Fritz  Kreisler,  Violinist 

64660  Underneath  the  Stars  Herbert  Spencer 

John  McCormack,  Tenor 

64694  There's  A  Long,  Long  Trail, 

Stoddard  King-Zo  Elliott 
Ignace  Jan  Paderewski,  Pianist 

74529  Nocturne  in  F  Sharp  Major  (Op.  15,  No.  2), 

Chopin 

74530  Polonaise  Militaire  (Op.  40,  No.  1)  Chopin 

Efrem  Zimbalist,  Violinist 
With  String  Orchestra  and  Celesta 
64638  Massa's  in  de  Cold,  Cold  Ground, 

Stephen  C.  Foster 


10 


EDISON  BLUE  AMBEROL  RECORDS 


3239 
3233 

3245 

3243 

28268 
28269 

3229 
3228 
3240 
3237 
3244 

3241 
3236 
3223 
3228 
3235 

3227 
3242 
3232 


SONGS  OF  THE  TIMES 
America,  Here's  My  Boy  (Arthur  Lange).  Tenor, 

orch.  accomp. .  .George  Wilton  Ballard  and  Chorus 
Boy    Scouts   of   America   March    (John  Philip 

Sousa), 

New  York  Military  Band  and  Boy  Scouts  Chorus 
Man  Behind  the  Hammer  and  the  Plow  (Harry 
Von  Tilzer).    Baritone,  orch.  accomp., 

Arthur  Fields 
It's  Time  for  Every  Boy  to  Be  a  Soldier  (Harry) 
Tierney).    Soprano,  orch.  accomp, 

Gladys  Rice  and  Cherus 
CONCERT  LIST 
Mamma  mia,  che  vo'  sape?  (E.  Nuntile).  Tenor, 

in  Italian,  orch.  accomp  Guido  Ciccolini 

Serenade  (Franz  Drdla).    Violin,  piano  accomp., 

bv  Milan  Smolen   Mary  Zentay 

SONGS  THAT  ARE  "ALL  THE  GO" 
Hawaiian  Butterfly  (Baskette-Santly).  Baritone, 

orch.  accomp  Stewart  G.  Jackson 

Hong  Kong  (Von  Holstein-Sanders).  Baritone, 

orch.  accomp   Arthur  Fields 

I'm    a    Poor    Married    Man  (Sterling-Lange). 

Tenor,  orch.  accomp  Billy  Murray 

Oh  Johnny,  Oh  Johnny,  Oh  (Olman-Rose).  Male 

voices,  orch.  accomp  Premier  Quartet 

There's  Egypt  in  Your  Dreamy  Eyes  (Brown- 
Spencer).    Tenor,  orch.  accomp. ..  Vernon  Dalhart 
LATEST  DANCES 
Canary  Cottage — One-step  (Earl  Carroll).  For 

dancing  a  Frisco  "Jass"  Band 

Daly's    Reel — One-step    (Jos.    M.    Daly).  For 

dancing   Van  Eps'  Banjo  Orchestra 

Hawaiian  Butterfly  Medley — Fox-trot.    For  danc- 
ing  Jaudas'  Society  Orchestra 

"Jass"  One-Step.    For  dancing, 

Jaudas'  Society  Orchestra 
Mo-Ana — Hawaiian    Waltz    (Harry    B.  Olsen). 

For  dancing  .....Jaudas'  Society  Orchestra 

BANDS  AND  ORCHESTRAS 
My  Waikiki  Mermaid — Hula  Medley, 

Waikiki  Hawaiian  Orchestra 
Poor  Butterfly  (Raymond  Hubbel), 

Armand  Vecsey  and  His  Hungarian  Orchestra 
Rococo    (Rendezvous) — Intermezzo  (Aletter), 

Armand  Vecsey  and  His  Hungarian  Orchestra 


TWO  HYMNS  AND  A  BALLAD  " 
3231  Cora  (Taylor).   Tenor,  orch.  accomp. .  Vernon  Dalhart 

3225  Scatter  Seeds  of  Kindness  (S.  J.  Vail).  Mixed 

voices,  orch.  accomp  Metropolian  Ouartet 

3226  Why  I  Love  Him   (B.   D.   Ackley).  Baritone, 

orch.  accomp  Robert  E.  Clark 

NOVELTY  RECORDS 
3234  Cute   Little   Wigglin'    Dance  (Creamer-Layton). 
Baritone  and  tenor,  orch.  accomp., 

Arthur  Collins  and  Byron  G.  Harlan 
3224  Gentle    Spring    (Joe    Belmont).      Singing  and 
whistling,  orch.  accomp., 

Billy  Murray  and  Joe  Belmont 
3230  Henry  and  Hank  in  Vaudeville.  ..  .Kaufman  Brothers 


PATHE  FRERES  PHONOGRAPH  CO. 


OPERATIC  AND  STANDARD  RECORDS 
63009  Fortunio   (Messager),  in  French, 

Lucien  Muratore,  Tenor 
Chanson  de  Barbarine   (Soret),  in  French, 

Lucien   Muratore,  Tenor 
60054  Aida   (Verdi)   "Ritorna  Vincitor"   (Return  Vic- 
torious), in  Italian  Rosa  Raisa,  Soprano 

Cavalleria  Rusticana  (Mascagni)  "Voi  lo  sapete" 
(Santuzza's  Air),  in  Italian, 

Rosa  Raisa,  Soprano 
60050  Samson   et   Dalila    (St.   Saens)    "Printemps  qui 
commence"  (Song  of  Spring)    in  French, 

Kathleen  Howard,  Contralto 
Orfeo   ed    Euridice    (Gluck)    "Cbe   faro  senza 
Euridice"    (I    Have   Lost   My   Eurydice),  in 

Italian   Kathleen  Howard,  Contralto 

60053  Faust  (Gounod)   "Le  veau  d'or"  (The  Calf  of 

Gold),  in  French  Adamo  Didur,  Basso 

Le  Nozze  di  Figaro  (Mozart)  "Aria  di  Figaro," 
Act  III   (Air  of  Figaro),  in  Italian, 

Adamo  Didur,  Basso 
59006  Lakme  (Delibes)  "Fantaisie  aux  ailes  d'or"  (Idle 
Fancies),  in  French ...  Edmond  Clement,  Tenor 
Mai  (Hann)   (Melodie),  in  French, 

Edmond  Clement,  Tenor 
26001  Faust  (Gounod)  "Mort  de  Valentin"  (Death  of 
Valentine),  in  French... D.  Vigneau,  Baritone 
Richard  Coeur-de-Lion  (Gretry)   "O  Richard!  o 
mon  roi"   (O  Richard  My  King),  in  French, 
D.  Vigneau,  Baritone 
HAWAIIAN  RECORDS 

20178  Far  Away  in  Honolulu  (Leighton), 

Louise  and  Ferera  Waikiki  Orchestra 
Everybody  Hula  (Cunha), 

Louise  and  Ferera  Hawaiian  Troupe 
STANDARD  VOCAL  RECORDS   SUNG  IN  ENGLISH 
52022  My  Laddie  (Thayer) ...  Grace  Hoffman,  Soprano 
Down  in  the  Forest  (Ronald), 

Grace  Hoffman,  Soprano 

59008  Little  Billee  (Peel)  David  Bispham,  Baritone 

Mistress  Magrath  (Duncan), 

David  Bispham,  Baritone 
52021  Killarney   (Falconer-Balfe) , 

Thomas  figan.  Tenor,  Pathe  Salon  Orch.  Accomp. 

Then  You'll  Remember  Me  (Balfe), 
Thomas  Egan,  Tenor,  Pathe  Salon  Orch.  Accomp. 
POPULAR  "HITS"  OF  THE  MONTH 

20179  Come  on  Down  to  Ragtime  Town  (Hubbell), 

Louis  Winsch,  Baritone 
Down  at  Waikiki  (Biese-Klickman), 

Louis  Winsch,  Baritone 
20074  M-i-s-s-i-s-s-i-p-p-i  (Tierney), 

Ada  Jones,  Soprano 
Cross   My   Heart    (And   Hope   to    Die)  (Von 

Tilzer)  Ada  Jones,  Soprano 

20129  Silver  Bay  (Wenrich)  Campbell  and  Burr 

The  Rose  of  My  Dreams  (Stoddard), 

Harry  McClaskey,  Tenor 
20122  Oh,   What  Wonderful  Things  One  Little  Girl 
Can  Do  (Schuster) ..  .Joe  Remington,  Baritone 
Sinbad  Was  in  Bad  (Carroll), 

Joe  Remington,  Baritone 

20180  There's    Someone    More   Lonesome   Than  You 

(Von  Tilzer)  Campbell  and  Burr 

In  the  Sweet  Long  Ago  (Solman), 

Henry  Taylor,  Tenor 
"DE  LUXE"  DANCE  RECORDS 

40081  There's  Egypt  in  Your  Dreamy  Eyes  (Spencer) — 

Medley  Fox-trot  American  Republic  Band 

Throw   Me   a   Rose,   from   "Miss  Springtime" 
(Kalman) — Medley  One  or  Two-step, 

American  Republic  Band 
20120  Gypsy  Life  (Trinkaus) — One  or  Two-step, 

American  Republic  Band 
Blue  Monday   (Potter) — Fox-trot, 

American    Republic  Band 
20076  America,  Here's  My  Boy  (Lange) — Medley  One 

or  Two-step  American  Republic  Band 

Pozzo    (Rose) — Fox-trot, 

American  Republic  Band 
BAND  AND  ORCHESTRA  RECORDS 
40007  Phedre   (Massenet) — Part  I, 

Garde  Republicaine  Band  of  France 
Phedre  (Massenet) — Part  II, 

Garde  Republicaine  Band  of  France 
40023  The  Pretty  Skating  Girl  (Bagarre), 

Pathe  Freres  Orchestra 
Petite  Tonkinoise  (Scotto), 

Pathe  Freres  Orchestra 

40082  The  Night  Watch   (Dickinson),  with  Whistling, 

Imperial  Symphony  Orchestra 
The  Butterflies'  Ball  (Higgins), 

Imperial  Symphony  Orchestra 
INSTRUMENTAL  GEMS 
20137  The  Butterfly  (Kohler)— Flute  Solo, 

George  Ackroyd 
Offertoire,  Op.  12  (Donjon) — Flute  Solo, 

George  Ackroyd 
20177  Bagpipe  Solos   (Selections) — Part  I, 

W.  N.  Andrews 
Bagpipe  Solos   (Selections) — Part  II, 

W.  N.  Andrews 

40080  Mignon     (Thomas)      "Gavotte" — Violin  Solo, 

Piano  accomp  Emile  Mendels 

Tales   of   Hoffman    (Offenbach)  "Barcarolle"- — 

Violin  Solo,  Piano  accomp  Emile  Mendels 

RECORDS  MUCH  IN  DEMAND 
64009  Non  M'Amate'  Piu!   (Tosti)    (You  Don't  Love 
Me  Any  More),  in  Italian, 

Lucien  Muratore,  Tenor 
II  Pescatore  Canta!  (Tosti)   (The  Song  of  the 
Fisherman),  in  Italian, 

Lucien  Muratore,  Tenor 
60052  Faust   (Gounod)   "Invocation"   (Invocation),  in 

Italian   Giacomo  Rimini,  Baritone 

Otello   (Verdi)   "Brindisi"   (Drinking  Song),  in 

Italian   Giacomo  Rimini,  Baritone 

62027  Marta   (Flotow)   "Canzone  del  Porter"  (Porter 
Song),  in  Italian.  ..... .Adamo  Didur,  Basso 

Ernani   (Verdi)   "Infelice!  e  tu  credevi"  (Oh, 
cruel  fortune),  in  Italian .  .Adamo  Didur,  Basso 
62009  Faust  (Gounod)  "Faites-lui  mes  aveux"  (Flower 
Song),  in  French, 

Eleonora  de  Cisneros,  Mezzo-Soprano 
A  Dream  (Bartlett), 

Eleonora  de  Cisneros,  Mezzo-Soprano 
60022  Le  Prophet   (Meyerbeer)   "Wer  bin  ich"  (Who 
Am  I),  in  German . Margarethe  Ober,  Contralto 
Le  Prophet  (Meyerbeer)   "Fluch  Aria"  (Fides's 
Curse),  in  German, 

Margarethe  Ober,  Contralto 

(Continued  on  page  141) 
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62001  Rigoletto   (Verdi)   "Questa  o  quella"  (Mid  the 
Fair  Throng),  in  Italian, 

Aristodemo  Giorgini,  Tenor  12 
Rigoletto  (Verdi)  "La  donna  e  mobile'  (Woman 
Is  Fickle),  in  Italian, 

Aristodemo  Giorgini,  Tenor  12 
63001  Lohengrin  (Wagner)  "Mein  lieber  Schwan"  (The 

Swan  Song),  in  German  Leo  Slezak,  Tenor  12 

Lohengrin    (Wagner)    "In    fernem    Land"  (In 
Distant  Lands),  in  German.  .Leo  Slezak,  Tenor  li 
80060  La  Tosca  (Puccini)  "Vissi  d'Arte  (For  Love  and 

Art),  in  French  Mme.  Merentie,  Soprano  14 

Werther  (Massenet)  "Air  des  larmes"  (Aria  of 
the  Tears),  in  French. Mme.  Merentie,  Soprano  14 


STARR _PIA1N0  CO. 

DANCE  RECORDS 

10015  Shim-Me-Sha-Wabble — Fox-trot  (Williams). Starr  Band 
That  Creepy,  Weepy  Feeling — I  Want  'Em  All — ■ 

One-step.    From  "His  Little  Widows"  (Schroe- 
der)   Starr  Band 

10016  Pozzo — Fox-trot  (Rose)   Starr  Band 

Where   the   Black-Eyed    Susans   Grow — Fox-trot 

(Whiting)   Starr  Band 

7570  Aloha  Waltzes — Introducing  the  Favorite  Songs 
of  the  Hawaiians  (Arr.  by  Geo.  P.  Howard), 

Weber's  Prize  Band 
Wagner  Hits  Darktown — Two-step  (Perrington), 

Weber's  Prize  Band 
7587  It     Wasn't     My  Fault — One-step — Introducing 
"Don't    Tempt    Me"    from    "Love  O'Mike" 

(Kern)   Starr  Military  Band 

Poor  Butterfly — Fox-trot  (Hubbell), 

Starr  Military  Band 

7594  Espana  Waltz  (Waldteufel)  Starr  Military  Band 

Jolly  Fellows  Waltz  (Vollstedt) ..  Starr  Military  Band. 
7595-  Pray  for  the   Lights  to  Go  Out — Fox-trot  and 
one-step  (Skidmore  and  Tunnah), 

Starr  Military  Band 
My  Hawaiian  Sunshine — One-step  (Gilbert  and 

Morgan)   Starr  Military  Band 

INSTRUMENTAL  NUMBERS 

10014  March  Patriotic  (Rosey)  Starr  Military  Band 

National  Emblem  March  (Bagley), 

Starr  Military  Band 

7600  Hapa    Haole    Hula    Girl — My    Hawaiian  Maid 

(Hawaiian  Airs)  (Cunka).    Instrumental  duet, 

Louise  and  Ferera 
Kawaihau  Waltz — Hawaiian  Medley.  Instrumen- 
tal duet   Louise  and  Ferera 

7604  Andante  from  Organ  Sonate  (Volkmar), 

Jones  Brothers'  Saxophone  Band 
Yarney's  Ideal  (Negro  Sketch), 

Jones  Brothers'  Saxophone  Band 
STANDARD  AND  POPULAR  VOCAL  RECORDINGS 

7601  The  Sweetest  Story  Ever  Told  (Stults).  Male 

quartet,  unaccomp  Manhattan  Quartet 

Come  Where  My  Love  Lies  Dreaming  (Foster). 

Male  quartet,  unaccomp  Manhattan  Quartet 

7606  Vulcan's  Song — "Philemon  et  Baucis"  (Gounod). 

bass  with  orch.  accomp  Frederick  Martin 

Gipsy  John  (Clay).    Bass  with  orch.  accomp., 

Frederick  Martin 

7602  Huckleberry   Finn    (Hess-Lewis-Young).  Tenor 

with  orch.  accomp  Arthur  Hall 

Everybody  Loves  a  Little  Bit  of  Irish  (Weslyn- 
Smith).    Tenor  with  orch.  accomp. .. Larry  O'Tool 

7603  Cross  My  Heart  and  Hope  to  Die  (Kilgour-Von 

Tilzer).    Soprano  with  orch.  accomp. ..  .Ada  Jones 
If  I  Catch  the  Guy  Who  Wrote  Poor  Butterfly 
(Jerome-Green).    Soprano  with  orch.  accomp, 

Ada  Jones 

7605  For  Your   Country  and  My  Country  (Berlin). 

Tenor  with  orch.  accomp  Charles  Clark 

I  Tried  to  Raise  My  Boy  to  Be  a  Hero  (Hus- 
ton).   Tenor  with  orch.  accomp  Charles  Clark 


THOS.  A.  EDISON,  INC. 

NATIONAL  AND  PATRIOTIC  MUSIC 
50275  Fourth  of  July  Patrol, 

New  York  Military  Band  with  Chorus 

Yankee  Doodle  .'  Metropolitan  Mixed  Chorus 

Dixie  (Emmett)  New  York  Military  Band 

Dixie  (Emmett)  Metropolitan  Mixed  Chorus 

American  War  Songs — No.  1  .American  Brass  Quartet 
American  War  Songs — No.  2.  American  Brass  Quartet 
Cavalry  Charge — Descriptive  (G.  Liiders), 

New  York  Military  Band 
Flying    Squadron — Descriptive    (Arr.    by   J.  A. 

Kappey)   New  York  Military  Band 

50410  American  Eagle  March  (J.  ,G.  Boehme). 

New  York  Military  Band 
New  Colonial  March  (R.  B.  Hall), 

New  York  Military  Band 
50422  Battle  of  the  Marne — Descriptive  (J.  Luxton), 

New  York  Military  Band 
Heart  of  America — March  (Arthur  Pryor), 

New  York  Military  Band 


50289 
50290 
50399 


The  August  list  of  Emerson  records  will  ap- 
pear in  the  August  issue  of  The  World. 


Members  of  the  Talking  Machine  Men,  Inc.,  Spend  Day  at  the  Camden  Plant  of  the  Victor  Co., 
Inspecting  the  Various  Processes  of  Manufacture  Employed  There— Entertained  at  Luncheon 


A  delegation  made  up  of  members  of  the 
Talking  Machine  Men,  Inc.,  the  organization 
composed  of  talking  machine  dealers  from  New 
York,  New  Jersey  and  Connecticut,  visited  the 


at  each  table.  After  luncheon  other  depart- 
ments were  visited,  including  the  assembling 
and  shipping  departments  and  the  record  fac- 


Starting  From  New  York 

factory  of  the  Victor  Talking   Machine  Co., 
Camden,  N.  J.,  on  Wednesday,  June  13. 
Arriving  in  Camden  the  party  was  met  at  the 


The  Arrival  in  Camden 

tory.  While  many  marveled  at  the  method  of 
turning  out  records  others  seemed  to  be  most 
interested  in  the  shipping  department. 


Members  of  Talking  Machine  Men,  Inc.,  at  Victor  Factory 


station  with  a  number  of  automobiles  and  was 
immediately  escorted  to  the  factory.  Over  fifty 
members  of  the  association  being  present,  the 
party  was  divided  into  squads  of  seven  and 
eight,  each  with  a  mem- 
ber of  the  Victor  organ- 
ization as  a  pilot  to 
carry  them  through  the 
various  buildings,  shops 
and  departments.  The 
first  place  visited  was 
the  cabinet  factory  and 


W.  G.  Fulghum        The  Red  Button  Squad 

the  members  of  the  party  were  surprised  at 
the  speed  and  thoroughness  of  the  work  there. 

At  noon  the  party  was  escorted  to  the  dining 
hall  where  a  very  satisfying  luncheon  was 
served,   an   officer   of   the   Victor   Co.  sitting 


The  dealers  after  the  trip  through  the  plant 
were  unanimous  not  only  in  their  praise  of  the 
courtesy  and  hospitality  shown  by  the  Victor 
organization,  but  felt  that  they  could  better 
sell  the  products  of  the  company  after  such  a 
close-up  view  of  the  different  workings. 

In  the  group  pictures  herewith  the  Talking 
Machine  Men  will  be  seen  leaving  the  Pennsyl- 
vania station  and  arriving  in  Camden.  The 
party  was  under  the  capable  chaperonage  of 
W.  G.  Fulghum,  manager  of  the  order  depart- 
ment of  the  Victor  Talking  Machine  Co. 

The  following  is  a  list  of  those  who  were 
present:  Wm.  Berdy,  Saul  Birns,  E.  G.  Brown, 
Michael  Gottleib,  Philip  Marcus,  B.  R.  Foster, 
M.  W.  Gibbons,  Paul  Heifer,  P.  R.  Hanssen, 
H.  Jaffee,  J.  T.  Kortz,  H.  S.  Conn,  R.  Bisceglia, 
J.  L.  Unger,  Matheu  Levin,  F.  B.  Roth,  Fred 
Michaelis,  R.  Montalvo,  Jr.,  A.  P.  McCoy,  Jas. 
Davin,  M.  M.  Reinhart,  A.  I.  Ross,  Ben  W. 
Roth,  Max  Rothstein,  E.  V.  Bragdon,  M.  Singer, 
A.  V.  Schouler,  A.  V.  Schouler,  Jr.,  E.  H.  Smith, 
M.  Goransky,  I.  Zion,  J.  T.  Coughlin,  H.  Mielke, 
Albert  Galuchie,  Sol.  Lazarus,  Max  Landay,  B. 
Tish,  F.  B.  Schoemaker,  E.  H.  Fontaine,  Jas. 
Donnelly,  Frank  Mandel,  Louis  Epstein,  Jos. 
Mayer,  John  Lanzaro,  B.  Guy  Warner,  Max 
Goldsmith,  A.  H.  Mayers,  J.  Schwetz,  M.  Berlow 


IIIIIIIIIIIIIIIIIIIIIIIIIUIIIIIIIIII^ 

John  M.  Dean  Corporation 

Putnam,  Conn. 


Manufacturers  of 


Talking  Machine 

NEEDLES 


Dean  Service  covers  every 
essential  need  in  talking 
machine  needles.  Needles 
furnished  in  bulk  or  in 
special  packages.  Quality 
needles  only. 


iiuiiiiiiiiiiiiii  ilium  nil  iiiiiiiiiiiiiiiiiiiiiiiiiiiiiii  ■  i  i  iimiiii  i  i  miiiiiii  11  mini  i  mini  iiiiiiimiiiimiiiiiiiiimiiii  mi  mm  iimiimiimiimmiimi  i  ,  y 


142 


THE    TALKING    MACHINE  WORLD 


CELEBRATE  "REGISTRATION  DAY"  IN  ELIZABETH  CITY,  N.C.     $830,000  FOR  THE  LIBERTY  LOAN 


Elizabeth  City,  N.  C,  July  5. — An  interesting  and  played  a  never-ending  variety  of  patriotic 
feature  of  "Registration  Day"  in  this  city  was  airs  as  the  boys  registered.  This  feature  at- 
the  playing  of  patriotic  music  in  front  of  the     tracted  a  great  deal  of  attention  and  interest, 


Starr  Phonograph  Used  by  Duff  Piano  Co.  in.  Front  of  Store  on  "Registration  Day" 

Duff  Piano  Co.'s  store.  The  Duff  Co.  has  the  and  the  Duff  people  received  many  congratula- 
agency  for  Starr  phonographs,  and  a  style  II  tions  for  the  originality  of  the  idea  which  acted 
was  placed  in  front  of  their  place  of  business     as  a  patriotic  stimulant. 


0.  K.  HOUCK  PIANO  CO.  WINS  PRIZE 


extreme  left  was,  "There  Should  Be  Music  in 
Every  Home."  * 


For   Special   Window   Display  in  Connection 
With  "Buy  a  Home"  Movement  in  Its  City 


TO  TAKE  STATE  INDUSTRIAL  CENSUS 


Memphis,  Tenn.,  July  3. — The  merchants  of  va- 
rious lines  in  this  city  have  taken  great  inter- 
est in  the  "Buy  a  Home"  movement  at  present 
under  way  in  this  section,  particularly  in  view 
of  the  fact  that  a  number  of  substantial  prizes 
were  offered  for  the  most  elaborate  window  dis- 
plays.    Among  those  who  competed  with  spe- 


The  Prize  Window  Display 

cial  window  displays  was  the  O.  K.  Houck 
Piano  Co.,  who  won  the  second  prize  of  $50 
with  the  window  arrangement  shown  herewith. 

The  house  shown  in  the  window  was  a  model 
of  the  home  of  President  Wilson.  The  drive- 
way and  walks  were  made  of  white  sand  with 
borders  of  very  small  crushed  rock.  The  small 
plants  were  left  in  the  original  pots,  which  were 
all  covered  over  with  moss.  The  small  flag 
was  kept  continually  waving  by  a  concealed 
electric  fan.     The  wording  on  the  sign  to  the 


Governor  Whitman  Orders  New  State  Enumera- 
tion of  Resources 

Albany,  N.  Y.,  July  5. — A  census  of  the  in- 
dustrial resources  of  New  York  State  is  to  be 
taken  under  the  supervision  of  the  State  Cen- 
sus Bureau  of  the  Adjutant  General's  office  by 
the  industrial  division  of  the  mobilization  bu- 
reau. Governor  Whitman  has  issued  instruc- 
tions that  there  shall  be  no  duplication  of  the 
work  being  done  by  the  State  Industrial  Com- 
mission. The  Census  act  empowered  the  Gov- 
ernor to  order  a  census  of  industrial  resources 
as  well  as  of  man  power.  At  his  suggestion 
and  with  the  co-operation  of  the  other  members 
of  the  industrial  commission,  Henry  D.  Sayer, 
of  the  commission,  has  been  designated  by  the 
Adjutant  General  as  chief  of  the  industrial  divi- 
sion of  the  mobilization  bureau.  The  services 
of  experts  in  the  Department  of  Labor  will  be 
brought  in  touch  with  the  work  of  the  Adjutant 
General's  office.  A  question  with  which  the 
division  is  greatly  concerned  is  the  present 
labor  supply  and  the  future  needs  of  the  vital 
industries  working  on  Government  contracts. 
Study  is  also  being  given  to  the  question  of  the 
maintenance  of  proper  standards  in  industry. 
The  industrial  division  intends  to  utilize  the 
services  of  the  industrial  committees  of  the 
Home  Defense  organizations  in  the  counties. 


Employes  of  the  Edison  Works  at  Orange, 
N.  J.,  Oversubscribe  $300,000  Pledge  by 
Nearly  200  Per  Ce"nt. — Praise  From  McAdoo 

In  a  record  smashing  finish  the  campaign  of 
the  Edison  Liberty  Bond  Club  closed  with 
$500,000  more  than  was  pledged.  The  total 
amount  subscribed  was  $830,000.  The  huge 
electric  torch  atop  one  of  the  laboratories  that 
recorded  only  $300,000  had  to  be  abandoned 
the  last  day  because  of  the  amounts  that  came 
tumbling  in.  Immense  electric  letters  "We  Got 
$600,000"  were  pressed  into  service  and  set 
above  the  torch.  In  this  way  it  was  flashed 
through  Northern  New  Jersey  that  the  Edison 
laboratories  had  done  their  bit. 

Charles  Edison  informed  Secretary  of  the 
Treasury  William  G.  McAdoo  in  the  following 
telegram  that  the  pledge  had  been  more  than 
kept: 

The  pledge  of  the  Edison  Liberty  Loan  Club 
for  $300,000  has  been  oversubscribed  $500,000, 
or    a    total    subscription    of   $800,000,  making 
.practically   a  $100   bond   for   every   man  and 
woman  employed  in  Edison  interests. 

Charles  Edison. 
Secretary  McAdoo  replied  that  night  in  the 
following  telegram: 

Thank  you  very  much  for  telegram.  Hearty 
congratulations  on  the  splendid  subscriptions 
of  the  men  and  women  of  the  Edison  factories. 
It  is  highly  creditable  to  them  and  is  an  in- 
spiring example  to  the  country.    Best  wishes. 

W.  G.  McAdoo. 


RECORD  ROYALTIES  IN  COURT 

Figure  in  Attempt  to  Satisfy  Judgment  Held  by 
Hammerstein  Against  Constantino 


Boston,  Mass.,  July  2. — Referee  Olmstead,  of 
the  United  States  Bankruptcy  Court,  acting  as 
special  commissioner  in  the  New  York  bank- 
ruptcy case  of  Oscar  Hammerstein,  will  sit  next 
week  for  the  examination  of  Frank  Leverone, 
a  Boston  attorney,  relative  to  royalties  claimed 
to  have  been  assigned  to  him  by  Florencio  Con- 
stantino from  the  Columbia  Graphophone  Co. 

The  trustee  of  the  bankrupt  estate  of  Ham- 
merstein is  seeking  to  satisfy  a  judgment  of  the 
bankrupt  estate  against  Constantino  to  the 
amount  of  $30,102.30,  which  is  a  matter  of  rec- 
ord in  the  Supreme  Court  of  New  York. 


J.  H.  GILES  AT  PLATTSBURG 


James  H.  Giles,  a  member  of  the  traveling 
staff  of  the  Blackman  Talking  Machine  Co., 
New  York,  Victor  distributor,  is  now  at  Platts- 
burg,  N.  Y.,  and  will  probably  leave  for  France 
in  the  near  future.  Mr.  Giles,  who  is  a  lieu- 
tenant in  the  First  New  York  Field  Artillery, 
spent  several  months  on  the  Mexican  border 
last  year,  and  is  in  splendid  trim  to  do  his  "bit." 


A  certificate  of  incorporation  was  issued  this 
week  to  the  Reliance  Phonograph  Co.,  of  Chi- 
cago, with  a  capitalization  of  $10,000.  The  in- 
corporators are:  George  Heidman,  P.  A.  Florell 
and  Winifred  A.  Shaw. 


DEALERS 

Send  for  our  "Trial  Proposition"  on  the 
Regina  Hexaphone  the  latest  and  best  pay- 
ing popular  priced  coin-operated  instrument 
for  use  in  public  places. 


211  Marbridge  Bldg.,  34th  St.  and  Broadway.  New  York  City 

Manufacturers  of  Regina  Music  Boxes;  Reginaphones; 
Coin-operated  Mandolin  Orchestrions;  Vacuum 
Cleaners  and  other  specialties. 


NEEDLES 

WE  MANUFACTURE 

Diamond  needles  for  Edison 
Sapphire  needles  for  Edison 
Sapphire  needles  for  Pathe 

in  stock  ready  for  delivery 
MERMOD  &  CO.,  505  5th  Ave.,  N.  Y. 


Keep  Your  Record  Stock  with 


Costs  about  $2.00  for  250  records  for  50  years 
Send  for  no-page  catalog 

THE  SYRACUSE  WIRE  WORKS. 

SYRACUSE  NEW  YORK 


THE   TALKING    MACHINE  WORLD 


Some  of  the  Leading  Jobbers 
of  Talking  Machines  in  America 


1856 


1916 


VICTOR 

DISTRIBUTORS 

VICTORS  EXCLUSIVELY 

We  make  a  specialty  of  getting  the  order 
out  on  time — every  time. 

The  Rudolph  Wurlitzer  Co. 

CINCINNATI  AND  CHICAGO 

Tivo  points  of  supply;  order  from  the  nearer 


GATELY-HA1RE  CO.,  Inc. 

//  it's  Victor,  we  have  it 
We  have  it  if  it's  Victor 
ALBANY,  N.  Y. 


This  Refers 
To  You 
Mr.  Jobber 


Every  talking  ma- 
chine jobber  in 
this  country  should 
be  represented  in 
this  department,  no 
matter  what  line  he 
handles  or  where 
he  is  located.  The 
cost  is  slight  and 
the  advantage  is 
great.  Be  sure  to 
have  your  card  in 
this  department  of 
The  Talking  Ma- 
chine World  each 
month.  It  will  pay 
you  a  big  profit  on 
the  investment. 


Where  Dealers  May  Secure 

COLUMBIA 


Product 


Ready,  Full  Stocks,  and  Prompt  Deliveries 
from  Convenient  Shipping  Centers 
all  over  the  United  States. 


Distributors 


Atlanta,  Ga.,  Columbia  Graphophone  Co.,  63  N. 
Pryor  St. 

Baltimore,  Md.,  Columbia  Graphophone  Co.,  Ill 

West  German  St. 
Boston,  Columbia  Graphophone  Co.,  137  Federal 

St. 

Buffalo,  N.  T.,  Columbia  Graphophone  Co.,  622 
Main  St. 

Chioagro,  III.,  Columbia  Graphophone  Co.,  14  N. 

Michigan  Ave. 
Cincinnati,  O.,  Columbia  Graphophone  Co.,  117- 

119  W.  Fourth  Ave. 
Cleveland,  O.,  Columbia  Graphophone  Co.,  137B 

Ruelicl  Ave. 

Dallas,  Tex.,  Columbia  Graphophone  Co.,  1011 
Elm  St. 

Denver,  Colo.,  Columbia  Stores  Co.,  505-507  Six- 
teenth St. 

Detroit,  Mich.,  Columbia  Graphophone  Co.,  401 

Woodward  Ave. 
Indianapolis,  Ind.,  Columbia  Graphophone  Co., 

44  N.  Pennsylvania  St. 
Kansas  City,  Mo.,  Columbia  Graphophone  Co., 

1112  Grand  Ave. 
L,os  Angeles,  Cal.,  Columbia  Graphophone  Co., 

745  S.  Broadway. 
Louisville,  Ky.,  Columbia  Graphophone  Co.,  403 

S.  Fourth  Ave. 
Minneapolis,  Minn.,  Columbia  Graphophone  Co., 

412-414  Nicollet  Ave. 
New  Haven,  Conn.,  Columbia  Graphophone  Co., 

25  Church  St. 
New  Orleans,  La.,  Columbia  Graphophone  Co., 

517-525  Canal  St. 
New  York  City,  Columbia  Graphophone  Co.,  83 

Chambers  St. 
Omaha,  Neb.,  Schmoller  &  Mueller  Piano  Co. 
Philadelphia,   Pa.,   Pennsylvania   Talking  Ma- 
chine Co.,  210  N.  Broad  St. 
Pittsburgh,    Columbia    Graphophone    Co.,  101 

Sixth  St. 

Portland,  Me.,  Columbia  Graphophone  Co.,  43 

Exchange  St. 
Portland,  Ore.,  Columbia  Graphophone  Co.,  429- 

431  Washington  St. 
Rochester,  N.  Y.f  The  Grafonola  Co.,  23  Clinton 

Ave.,  South. 

Salt   Irfike   City,   Utah,   Columbia   Stores  Co., 

Doolv  Block. 
San  Francisco,  Cal.,  Columbia  Graphophone  Co., 

334  Sutter  St. 
Seattle,  Wash.,  Columbia  Graphophone  Co.,  1311 

First  Ave. 

Spokane.    Wash.,    Columbia    Stores    Co.,  818 

Sprague  Ave. 
Springtleld.  Mass.,  Columbia  Graphophone  Co., 

289  Main  St. 
St  Louis,  Mo.,  Columbia  Graphophone  Co.,  1008 

Olive  St. 

Tampa,  Fla.,  Tampa  Hardware  Co. 


DEALERS  WANTED — Exclusive  selling  rights 
given  where  we  are  not  actively  represented. 

Write  for  particulars  to  the  Columbia  Graphophone 
Co.,  Wholesale  Department,  Woolviorth  Building, 
New  York. 

Headquarters  for  Canada: 
Colombia  Graphophone  Co.,  S6J-J-7  Sorsraren  Ave. 
Toronto,  Oat. 


SERVICE  FIRST 


EXCLUSIVE  VICTOR  JOBBERS 
WHOLESALE  ONLY 

Standard  Talking  Machine  Co. 

PITTSBURGH,  PA. 


Victor  Exclusively 

EASTERN  TALKING  MACHINE  CO. 

177  Tremont  Street,  Boston 

VICTOR  DISTRIBUTORS 


Sherman.jjpay  Sc  Co. 

San  Francisco,  Los  Angeles,  Portland,  Seattle,  Spokane 
PACIFIC  COAST  DISTRIBUTORS  OF 

VICTOR  PRODUCTS 


W.J.  DYER  &  BRO. 

Saint  Paul,  Minn. 

VICTOR  &  EDISON 

Distributors 


Quick  Service  for  all  points  in  the  North- 
west.   Machines,  Records,  Supplies. 


The  PERRY  B.  WHITSIT  CO. 

Distributors  of 

Victrolas  and  Victor  Records 

COLUMBUS,  OHIO 


Southern  Victor  Dealers 

Largest  Stock  VICTROLAS  and  RECORDS. 
Prompt  Shipment  and  Low  Freight  Ratet. 

WALTER  D.  MOSES  &  GO. 

Oldest  Music  House  in  Virginia  or  North  Carolina. 
RICHMOND,  VA. 


OLIVER 
DITSON 
COMPANY 

BOSTON 


Largest  V  I  C  TO  R   Ta  I  king 
Machine  Distributors  East  of 
Chicago.   

Creators  of  "The  Fastest  Victor 
Service."  Let  us  tell  you  more 
about  our  service. 


Tie  NEW  EDI 


"The 
Phonograph 

i 

With 

Soul" 


New  York  Globe 


JOBBERS  OF  THE  NEW  EDISON,  EDISON  RE-CREATIONS, 
THE  NEW  EDISON  DIAMOND  AMBEROLA  AND  BLUE  AMBEROL  RECORDS 


CALIFORNIA 
s — Diamond  Dis 


LOUISIANA 
Distribut-     New  Orleans — Diamond  Music  Co.,  Inc. 

MASSACHUSETTS 
jnographs,     Boston — Pardec-Ellenberger  Co. 

MICHIGAN  f 
q  Detroit — Phonograph  Co.,  of  Detroit. 

MINNESOTA 
~        Minneapolis — Laurence  H.  Lucker. 
rger    Co.,    gt.  Paul— W.  J.  Dyer  &  Bro.  (Amberola 
only.) 

MISSOURI 
nsas   City — The  Phonograph  Co.  'of 
Kansas  City. 

Louis- — Silverstone  Music  Co. 

MONTANA 
na — Montana  Phonograph  Co. 

NEBRASKA 
ha— Shultz  Bros. 

NEW  YORK 
ny — American  Phonograph  Co. 


Ka 


New  York — The  Phonograph  Corp.  of 

Manhattan. 
Syracuse — Frank  E.  Bolway  &  Son,  Inc. 

W.    D.    Andrews   Co.  (Amberola 

only.) 

Buffalo— W.  D.  &  C.  N,  Andrews  Co. 
(Amberola  only.) 

OHIO 

Cincinnati — The  Phonograph  Co. 
Cleveland — The  Phonograph  Co. 

OREGON 
Portland — Edison  Phonographs,  Ltd. 

PENNSYLVANIA 
Philadelphia— Girard  Phonograph  Co. 
Pittsburgh — Buehn  Phonograph  Co. 
Williamsport— W.  A.  Myers. 

RHODE  ISLAND 
Providence — J.  A.  Foster  Co.  (Amberola 
only.) 

TEXAS 

Dallas  —  Texas-Oklahoma  Phonograph 
Co. 


El  Paso — El  Paso  Phonograph  Co.,  Inc. 
UTAH 

Ogden— Proudfit  Sporting  Goods  Co. 

VIRGINIA 
Richmond — C.  B.  Haynes  &  Co. 

WISCOXSOIN 
Milwaukee — The    Phonograph    Co.  of 
Milwaukee. 

CANADA 

Montreal — R.  S.  Williams  &  Sons  Co.. 
Ltd. 

St.  John— W.  H.  Thorne  &  Co.,  Ltd. 
Toronto — R.  S.  Williams  &  Sons  Co., 
Ltd. 

Vancouver — Kent  Piano  Co.,  Ltd. 
Winnipeg — R.  S.  Williams  &  Sons  Co., 
Ltd. 

Calgary— R.  S.  Williams  &  Sons  Co.. 
Ltd. 
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The  best-known  trade  mark  in  the  world 


"The  Victor  talking  machine's  design,  'His  Master's  Voice,' 
has  become  a  household  word,  and  the  quaint  little  fox  terrier  at 
attention  before  the  horn  is  familiar  to  more  Americans  than  any 
of  the  world's  great  masterpieces"—  Collier's  Weekly. 


THE    TALKING    MACHINE  WORLD 


The  Highest  Class  Talking  Machine  in  the  World 

THE  INSTRUMENT  OF  QUALITY 


CLEAR  AS  A  BELL 


$50  in  Prizes  for  Information 

We  want  to  know  how  you  sell  Sonoras.  By  studying  various  good  sales 
methods,  one  general  method  of  value  to  all  can  be  formulated. 

We,  therefore,  offer  $25  as  a  first  prize  for  the  best  story  (the  most  helpful 
in  showing  how  to  make  sales),  telling  how  a  difficult  Sonora  sale  was  made. 
-For  the  next  five  most  interesting  accounts,  we  shall  give  $5  each.    Tell  your 
story  in  not  more  than  300  words. 


1.  Only  contributions  from 
Talking  Machine  Dealers  or 
Salespeople  considered. 

2.  No  manuscripts  returned.  All 
those  winning  prizes  to  be- 
come the  property  of  Sonora 
Phonograph  Corporation. 

3.  Contest  closes  6  P.  M.,  Sep- 
tember 8th,  1917.  Only  manu- 
scripts received  at  Sonora 
New  York  Office  up  to  this 
time  considered. 

4.  Manuscripts  must  be  type- 
written; one  side  of  paper 
only. 


5.  Names  of  winners  will  be 
published  in  October  issue  of 
this  publication. 

6.  Each  manuscript  must  have 
contestant's  name  and  address 
attached.  These  will  not  be 
made  public  if  so  requested. 

7.  Send  all  manuscripts  to 
Sonora  Phonograph  Corpora- 
tion, 279  Broadway,  New 
York,  Prize  Contest  Depart- 
ment 


NOTE :  The  object  of  this  competition  is  to  secure  data  which  will 
aid  ALL  Sonora  dealers  in  making  more  sales  and  larger  sales  by 
explaining  to  them  the  ways  which  others  have  found  successful. 

TWELVE  SONORA  MODELS 
$50    $55    $60    $75    $100    $135    $150    $175    $200     $250  $375 


$1000 


onora  ^fjonograp!)  Corporation 

GEORGE  E.  BRIGHTSON,  President 

Executive  Offices:  57  Reade  Street,  New  York  City 

BOSTON:  165  Tremont  St.  CHICAGO:  320  S.  Wabash  Ave. 

PHILADELPHIA:  1311  Walnut  St.  SAN  FRANCISCO:  616  Mission  St. 

DETROIT:  3  Madison  Ave.  TORONTO:  Ryrie  Building 

Sonora  operates  and  is  licensed  under  BASIC  PATENTS  of  the  phonograph  industry 
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Price  Twenty  Cents 


TO  CURTAIL  NEEDLE  PRODUCTION        Q.  GENNERT,  MANOPHONE  AGENTS 


Council  of  National  Defense  Urges  Talking  Ma- 
chine Manufacturers  to  Devote  Energies  to 
the  Production  of  Comber  Needles  and  Other 
Necessities  fo.r  Factories  Making  Army  Cloth 


Will  Act  as  Eastern  Distributors — Headquar- 
ters in  New  York  and  Have  Branch  Houses 
Throughout  the  Country — Prominently  Iden- 
tified With  Photograph  Trade  Since  1854 


Washington,  D.  C.  August  4. — A  recent  move 
in  the  plans  for  national  defense  that  is  of  dis- 
tinct and,  it  may  be  said  of  vital  interest,  to  talk- 
ing machine  men  generally,  was  the  appeal  re- 
cently sent  out  to  manufacturers  of  talking  ma- 
chine needles  by  the  Council  of  National  De- 
fense urging  that  the  manufacturers  cut  down 
their  output  of  such  needles  and  devote  their 
energies  to  the  production  of  pins  and  comber 
needles  for  the  use  of  mills  making  army  cloth 
for  the  Government.  Three  of  the  leading  man- 
ufacturers of  talking  machine  needles  were  re- 
cently called  to  Washington  for  a  conference, 
and  it  was  urged  upon  them  that  the  making 
of  needles  for  cloth  factories  was  much  more 
necessary  to  the  successful  prosecution  of  the 
war  than  the  production  of  talking,  machine 
needles. 

The  needle  manufacturers  without  hesitation 
agreed  to  abide  by  the  wishes  of  the  Council  of 
National  Defense  as  a  matter  of  patriotic  duty, 
and  while  none  could  say  just  what  effect  their 
action  may  have  upon  the  supply  of  talking 
machine  needles,  or  what  amount  of  factory 
space  will  be  required,  the  supply  will  doubt- 
less be  curtailed  materially.  The  needle  manu- 
facturers will  shortly  receive  specifications  re- 
garding the  needles  required  for  the  use  of  the 
cloth  mills. 


Announcement  was  made  this  week  that  the 
firm  of  G.  Gennert,  24-26  East  Thirteenth 
street,  New  York,  has  been  appointed  Eastern 
distributor  of  the  Mano- 
phone,  which  is  manufac- 
tured by  the  Manophone 
Corp.,  of  Adrian,  Mich. 

G.  Gennert,  although  not 
identified  with  the  phono- 
graph industry  before,  has 
excellent  facilities  for  fea- 
turing the  Manophone, 
which  has  made  rapid 
strides  during  the  past  year, 
in  a  big  way.  Besides 
maintainin  g  its  main 
executive  offices  in  New 
York,  where  it  occupies  a 
it  has  branches  in  Chi- 
The 


THE  UNIVERSAL  GAME 

Some  of  us  feel  a  vital  interest  in  football 
sanies,  watching  the  teams  as  they  go  down 
to  defeat  or  up  to  victory.  Some  of  us  feel  de- 
light as  we  watch  the  winner  cross  the  line  in 
a  yacht  race.  For  others  there  is  the  marathon 
or  a  motor  flight.  But  the  only  game  we  all — 
rich  and  poor— play  all  of  the  time  and  all  know 
intimately,  regardless  of  age  or  station,  is  busi- 
ness. 


Gennert  Building 

five-story  b.uildinj 

cago,  Los  Angeles  and  San  Francisco, 
firm  was  established  in  1854,  and  has  been  con- 
sidered one  of  the  most  enterprising  importing 
houses  connected  with  the.  photograph  industry. 
By  its  close  relation  to  the  retail  photograph 
business,  this  firm  has  become  confident  in  the 
belief  that  it  will  be  able  to  exploit  a'  talking 
machine  with  much  success,  owing  to  the  fact 
that  the  photograph  business  is  more  or  less 
a  summer  business  and  that  a  great  many  deal- 
ers in  cameras  and  photographic  supplies  will 
be  able  to  fit  the  talking  machine  in  with  their 
general  methods  of  doing  business.  Conse- 
quently, after  looking  over  the  field  and  study- 
ing it  for  some  time,  it  has  decided  to  take  on 
the  Manophone,  the  machine  which,  in  their 
estimation,  offers  individual  inducements. 

Regarding  the  proposition,  G.  Gennert  stated 
to  a  representative  of  The  World  that  he  is 
very  enthusiastic  over  the  Manophone  and  be- 
lieves that  it  will  give  him  an  opportunity  to 


DEMONSTRATING  A  PHONOGRAPH  WITH  BEST  RESULTS 

By  MISS  JESSICA  OWEN,  Kansas  City,  Mo. 


|  Miss  Owen  is  head  of  the  Pathe  department  of  the 
Architects  and  Engineers'  Supply  Co.,  Kansas  City.  She 
is  a  soprano  who  has  been  prominent  in  concert  and  church 
solo  work,  and  has  won  particular  success  in  demonstrating 
records  to  customers  by  singing  with  them. — Editor.] 

The  first  thing  an  ordinary  customer  does  on 
entering  a  demonstration  booth  is  to  notice  the 
different  sizes  of  machines  and,  having  been 
told  the  price  of  each,  selects  one  and  asks  to 
h.ear  it  played — and  here  is  where  the  demon- 
strator's work  begins.  Never  use  a  record  at 
first  that  does  not  conform  to  the  musical  taste 
of  the  prospect.  Ask  him  what  kind  of  music 
he  prefers — he  may  say  he  likes  bands  or  songs; 
then  ask  if  something  popular — if  he  says  "No" 
and  does  not  mention  a  selection,  it  is  up  to 
the  demonstrator  to  use  his  discernment  and 
play  a  record  that  is  old  enough  to  have  gained 
a  hold  on  the  public,  and  mention  the  naine, 
saying,  "[  have  a  splendid  record  of  'Little  Bit 
of  Heaven,'  'Annie  Laurie,'  "  or  some  such  song, 
pausing  for  assent,  or  a  request  for  some  song 
that  has  now  come  to  his  mind.  If  the  piece 
mentioned  is  a  record  you  know  is  faulty  the 
least  bit,  do  not  hazard  the  machine  by  playing 
it,,  for  a  bad  record,  be  it  "Home,  Sweet  Home," 
or  "The  Rosary,"  has  queered  many  a  sale.  It 
is  better  to  say  "The  record  is  out  of  stock  at 
present,"  and  then  place  on  the  machine  a  rec- 
ord similar  to  his  selection,  that  is  tonally  good. 

Now  the  really  musical  person  is  easier  to 
handle.  He  usually  asks  for  records  that  are 
made  by  the  great  artists^=and  is  quick  to  de- 


tect the  fine  qualities  as  well  as  the  bad  features 
of  production.  Here  is  a  chance  if  the  phono- 
graph is  the  kind  that  recreates  nature,  to  give 
a  little  tone  test,  if  the  demonstrator  happens 
to  be  a  vocalist.    It  is  ten  points  in  the  sale. 

Another  class  of  customers  is  the  kind  that 
simply  wants  a  phonograph — has  made  up  his 
mind  to  pay  so  much  and,  if  your  machine  is  half 
good,  he  selects  mahogany  or  oak  and  there's 
an  end  to  the  transaction,  generally  leaving  the 
selection  of  records  to  the  salesman,  who  has 
now  an  opportunity  to  get  rid  of  some  indif- 
ferent record  stock. 

The  most  difficult  prospect  is  the  one  who 
wants  to  get  the  most  for  his  money — is  not 
musical — slow  to  make  up  his  mind — visits  every 
shop  in  town  twice  or  thrice  and  finally  is 
buncoed  by  the  man  who  sells  the  biggest 
phonograph,  regardless  of  quality,  at  a  figure 
for  three  times  what  it  is  worth. 

The  ideal  customer  and  always  purchaser  is 
the  one  who  wants  the  best  and  has  informed 
himself  on  all  makes  and  uses  his  own  judg- 
ment, leaving  the  salesman  little  to  say  except 
to  answer  questions.  This  kind  of  customer  is 
rare  but  with  the  ever-increasing  output  of  talk- 
ing machines  on  the  market,  and  good  ones  at 
that,  they  will  increase  as  the  people  will  learn 
to  know  by  good  advertising  what's  what,  and 
the  effort  of  the  salesman  or  saleswoman  will 
be  reduced  to  a  minimum. 


develop  a  splendid  business  throughout  the 
Eastern  territory  for  which  it  is  now  the  dis- 
tributor. 

The  Manophone  Corp.,  which  manufactures 
the  Manophone,  is  the  outgrowth  of  the  Clough 
&  Warren  Co.,  which  have  a  spacious  fac- 
tory at  Adrian,  Mich.,  and  which  have,  for  half  a 
century,  been  manufacturing  pianos  and  organs. 
The  facilities  of  the  concern  are  adequate  to 
meet  the  demand  for  the  large  output. 

The  accompanying  illustration  reproduces  the 
home  office  of  G.  Gennert  in  New  York. 


NEW  'DOMESTIC  JOBBERS  IN  CHICAGO 

Carson,  Pirie,  Scott  &  Co.  Become  Distributors 
for  Domestic  Line  of  Talking  Machines  in 
Capital  of  the  West — An  Important  Deal 


Chicago,  III.,  August  3. — P.  C.  Adams,  sales 
manager  of  the  Domestic  Talking  Machine  Corp., 
has  recently  concluded  arrangements  with 
Carson,  Pirie,  Scott  &  Co.,  the  well-known  Chi- 
cago wholesale  house,  whereby  they  will  act 
as  distributors  for  the  Domestic  line. 

Preparations  are  under  way  to  conduct  a  large 
business,  and  F.  M.  Laberteaux,  who  was  for- 
merly connected  with  the  Rudolph  Wurlitzer 
Co.,  has  joined  the  Domestic  sales  force  and 
will  spend  some  time  getting  Carson,  Pirie, 
Scott  &  Co.'s  Domestic  department  fully  under 
way. 


PAYS  TO  LEARN  THE  STOCK 

How  Best  to  Use  the  Dull  Days — Knowing  the 
Stock  Good  Salesmanship 


Too  many  sales  are  lost  on  busy  days  in  many 
stores  because  some  one  did  not  know  the  stock. 
Busy  days  demand  quick  work.  Customers  want 
their  questions  answered  promptly.  Therefore, 
devote  the  dull  days  to  learning  the  stock.  The 
clerk  who  can  quickly  show  the  goods  the  cus- 
tomer wants  is  more  likely  to  make  a  sale  than 
the  clerk  who  must  fumble  through  the  stock, 
not  knowing  just  where  or  just  what  the  goods 
are.  Your  sales  record  largely  depends  on  how 
well  prepared  you  are  to  accept  the  many  sales 
opportunities  that  come  to  you  on  the  busy 
days,  when  the  trade  is  thronging  the  store. 

Knowing  the  stock  is  the  essential  of  success- 
ful salesmanship.  You  may  be  courteous,  tactful 
and  all  that,  but  if  you  do  not  know  your  stock 
your  other  qualifications  will  avail  you  little. 
The  quiet  day  in  the  store  is  your  opportunity 
to  post  up.  You  will  find  that  those  who  get 
ahead  in  any  branch  of  merchandising  are  con- 
stantly studying  the  goods.  New  goods  and 
new  ideas  are  coming  in  all  the  time.  The  stock 
and  wants  of  the  people  are  constantly  changing. 


WHO  AM  I? 

I  am  the  foundation  of  all  happiness. 

I  am  the  fount  of  all  prosperity. 

I  am  the  parent  of  genius. 

I  am  the  salt  that  gives  life  its  savor. 

I  have  laid  the  foundation  of  every  fortune  in 
America,  from  the  Rockefellers'  down. 

I  must  be  loved  before  I  can  bestow  my  great- 
est blessings  and  achieve  my  greatest  ends. 
Loved,  I  make  life  sweet  and  purposeful  and 
fruitful. 

I  can  do  more  to  advance  a  youth  than  his 
own  parents,  be  they  ever  so  rich. 

Fools  hate  me,  wise  men  love  me. 

I  am  represented  in  every  loaf  of  bread  that 
conies  from  the  oven,  in  every  train  that  crosses 
the  continent,  in  every  ship  that  steams  over 
the  ocean,  in  every  newspaper  that  comes  from 
the  press. 

I  am  the  mother  of  democracy. 

All  progress  springs  from  me. 

Who  am  I? 

What  am  I? 

I  am  ■work,  |      — B.  C.  Forbes. 
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CONGRESSMAN  STEPHENS'  ADDRESS  ON  PRICE  STABILITY 

Some  Convincing  Arguments  on  the  Value  and  Importance  of  Price  Maintenance  Made  in  Recent 
Speech  by  Introducer  of  Stephens  Bill  in  House  of  Representatives 

A  most  interesting  speech  upon  how  price 
stability  protects  the  public  was  made  by  the 
Hon.  Dan  V.  Stephens,  of  Nebraska,  in  the 
House  of  Representatives  recently  when  discuss- 
ing H.  R.  212— a  "Bill  to  Prevent  Dishonest  Ad- 
vertising and  False  Pretenses  in  Merchandising," 
popularly  known  as  the  "Stephens  bill."  In 
his  introductory  remarks  Mr.  St.ephens  dis- 
cussed the  food  situation,  and  dwelt  on  the  bill 
empowering  the  Department  of  Agriculture  to 
make  a  survey  of  the  food  situation  in  the 
United  States,  so  as  to  secure  a  proper  adjust- 
ment of  prices  between  the  producer  and  the 
consumer.  He  made  some  very  convincing 
arguments  on  price  control  in  this  connection 
which  most  eloquently  portrayed  the  value  of 
price  maintenance. 

Mr.  Stephens  emphasized  the  fact  that  if  the 
producers  were  allowed  to  control  their  own 
distribution  through  the  present  established 
wholesale  and  retail  channels,  conditions  would 
be  greatly  improved.    He  said  further: 

A  basic  price  should  be  fixed,  and  there  is  only  one 
factor  upon  which  a  basic  price  can  be  made,  and  that  is 
the  cost  of  the  product.  There  is  only  one  person  there- 
fore who  can  fix  a  basic  price,  and  that  person  is  the 
producer  himself.  But  the  courts  have  held  that  he 
can  not  enter  into  a  contract  with  a  wholesaler  and  a 
retailer  fixing  the  price  at  which  his  product  is  to  be  sold 
to  the  consumer,  as  it  is  oontended  that  such  a  contract 
would  be  contrary  to  the  Sherman  anti-trust  law. '  The 
correctness  of  this  line  of  argument  has  been  questioned 
by  a  great  majority  of  the  business  men  who  are  vitally 
interested  in  having  open  and  free  competition  in  the  field 
of  distribution.  They  have  felt  that  in  order  that  there 
might  be  some  stability  to  prices  that  the  producer  must 
oontrol  his  own  product  and  say  at  what  price  it  is  to 
be  sold  to  the  consumer.  By  this  method  wasteful  and 
extravagant  methods  of  distribution  can  be  eliminated. 

The  fact  that  the  Government  to-day  is  before  Congress 
asking  authority  to  fix  a  basic  price  to  the  producer  on 
food  products  is  proof  of  the  correctness  of  the  theory 
that  has  heretofore  been  advanced  by  that  class  of  business 
men  who  have  contended  that  legislation  should  be  imme- 
diately enacted  empowering  the  producer  to  fix  a  uniform 
price  upon  the  resale  of  his  product  to  the  consumer. 
They  have  sought  legislation  from   Congress  that  would 


enable  the  producer  to  bridge  the  passage  across  the  field 
of  distribution  to  the  consumer  by  fixing  the  profits  that 
are  to  be  made  by  the  wholesaler  and  the  retailer  upon 
his  products  and  the  final  price  at  which  his  product  is 
to  be  sold  to  the  consumer.  By  this  method  the  price  cut- 
ter and  speculator  are  both  completely  eliminated,  and 
the  cost  of  their  operations  is  saved  to  the  producer  and 
the  consumer. 

The  court  decision  making  such  a  contract  illegal, 
above  referred  to,  was  an  invitation  to  the  buccaneer 
speculator  and  price  cutter  in  the  field  of  distribution 
to  jump  onto  the  producer  and  ruin  his  product  by  unfair 
competition  and  dishonest  methods  of  merchandising.  The 
producer  could  no  longer  protect  the  consumer  of  his 
product  from  either  the  speculator  or  the  price  cutter. 
If  his  product  was  the  subject  of  speculation  and  high 
prices,  consumption  immediately  fell  off  and  the  producer 
was  injured  by  the  loss  of  trade  and  the  consumer  was 
injured  by  being  compelled  to  go  without  his  product. 
The  power  in  the  distributor  to  run  down  the  price  to 
the  consumer  is  also  the  power  to  raise  it  to  the  consumer. 
If  the  consumer  could  fix  the  price,  he  would  not  only 
ruin  the  distributor  but  the  producer  as  well,  and  there- 
fore he  would  ruin  himself.  It  is  quite  apparent  that 
the  man  who  produces  an  article  has  an  inherent  right ' 
to  price  it.  If  no  one  wants  it  at  his  price,  it  is  his 
misfortune;  but  he  alone  knows  what  it  has  cost  him  to 
produce  it,  and  he  alone  knows  how  much  profit  he  must 
take  in  order  to  continue  producing  it.  The .  court,  of 
course,  admits  that,  but  the  court  says  he  can  not  enter 
into  a  system  of  contract  with  his  distributors  fixing  the 
price  at  which  it  shall  be  passed  on  to  the  consumer, 
because  that  would  be  against  public  policy  and  in  re- 
straint- of  trade.  It  is  a  strange  conclusion  to  draw  from 
the  state  of  facts,  because  every  producer  is  in  the  fiercest 
competition  with  other  producers  of  like  articles,  each 
bidding  for  the  consumer's  favor  in  price,  in  quality,  and 
in  quantity.  There  can  be  no  restraint  of  trade  in  such 
a  practice,  because  competition  is  in  no  way  interfered 
with. 

As  a  result  of  this  court  decision  a  demand  for  reme- 
dial legislation  has  grown  up  among  both  distributors  and 
producers  asking  that  a  law  be  passed  legalizing  a  con- 
tract by  a  producer  for  the  resale  of  his  product  through 
the  wholesaler  and  retailer  to  the  consumer  at  a  price  to 
be  agreed  upon.  To  that  end  a  bill  commonly  known 
as  the  "price-maintenance  bill,"  or  "A  bill  to  prevent 
dishonest  advertising  and  false  pretenses  in  merchandis- 
ing"— Stephens  bill — has  been  before  the  Interstate  Com- 
merce Committee  of  the  House  for  several  years,  and 
extensive  hearings  have  been  held  upon  the  same.  If  this 
bill  should  become  a  law,  it  will  aid  very  materially  in 


rotecting  the  honest  merchant  from  the  price  cutter  and 
speculator,  who  are  both  interlopers  into  the  field  of  dis- 
tribution,   and    thereby    protect    the    producer    from  the 
encroachments   of   the  field   of  distribution,   and  thereby 
increase  production  and  gradually  lower  costs  and  prices. 

The  great  advantage  to  the  consumer  in  an  arrangement 
like  this  lies  in  the  fact  that  he  has  a  steady  market  in 
which  to  buy  his  products  as  well  as  in  which  to  sell. 
He  pays  a  price  for  his  supplies  that  allows  an  honest 
profit  to  the  distributor,  the  wholesaler,  and  the  retailer, 
and  an  honest  competitive  profit  to  the  producer.  These 
profits  will  be  regulated  by  the  power  of  the  producer  to 
guide  his  product  across  the  turbulent  field  of  distribution 
at  a  certain  price.  If  he  fails  to  maintain  it,  the  price 
cutter — broadly  speaking — will  ruin  the  -producer  and  the 
speculator  will  ruin  the  consumer;  and  they  usually  ruin 
each  other  in  the  end,  only  to  be  replaced  by  a  new  breed 
of  price  cutters  and  speculators  as  fast  as  their  places 
are  vacated. 


B.  H.  ROTH'S  EXPANDING  BUSINESS 

Extensive  preparations  for  the  housing  of  the 
Victor  product  exclusively  are  being  made  by 
B.  H.  Roth,  of  West  New  York,  N.  J.  He  has 
leased  the  establishment  next  door  to  his  present 
store  on  Bergenline  avenue  for  a  long  term  of 
years,  and  this  will  permit  him  to  carry  his 
large  stock  of  sporting  goods  in  the  annex,  thus 
giving  him  valuable  space  in  his  present  sales- 
rooms for  additional  booths,  as  well  as  the  ad- 
dition of  several  other  attractive  features.  Mr. 
Roth  can  look  with  justifiable  pride  on  the 
growth  of  his  business. 


IN  POSSESSION  OF  NEW  ADDITION 

The  Doehler  Die-Casting  Co.  have  taken  pos- 
session of  their  new  building  adjoining  their 
present  structure  at  Court  and  Ninth  streets, 
Brooklyn.  This  new  building,  which  greatly  in- 
creases their  output,  is  claimed  to  be  one  of 
the  finest  factory  buildings  in  the  city.  It  is 
entirely  modern  and  fireproof  throughout. 


"A  MOST  WELCOME  VISITOR" 

J.  W.  Scott,  of  Newark,  N.  J.,  who  ranks  as 
the  oldest  employe  of  the  Edison  Co.,  in  a  recent 
letter  subscribing  to  The  World,  said:  "I  feel 
lost  unless  I  have  your  trade  journal  in  my 
home.    It  is  a  most  welcome  visitor." 


HERE'S 
FOR 
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CTOR 


D 


OLLARSI 

EALERS  i 


It  sells  itself — just  what  your  trade  has  been  waiting  for!  A  light,  handy  carrying  case  for 
portable  styles  of  Victrolas — makes  it  possible  to  take  along  one  of  these  entertaining  instruments 
on  vacations,  outings,  etc.    Convenient  as  a  grip — safe  as  a  trunk! 


Fibre  Victrola  Trunks 

TWO  SIZES  -  BOTH  WINNERS! 

Give  them  a  place  in  your  Victor  Department — display  them  in  your  window — see  how 
they  will  attract  buyers  without  a  word.    It  fills  a  long  felt  want. 


Victrola  IV  Trunk,  3-ply  veneer, 
covered  with  hard  fibre,  fibre  bot- 
tom, steel  trimmings,  excelsior  back, 
shaped  to  fit  instrument 
snugly.  Strong  lock  and  <tp  CA 
handle.  Dimensions  l7'/2  «P*V  «*w 
x  13X  x  II      -    -    -    -  " 


Victrola  VI  Trunk,  same  construc- 
tion, but  made  for  the  larger  size 
Victrola.  Dimensions  20)4  x  l5  x  13. 
Best  of  construction — very 
attractive  design  and 
finish. 

Price  - 


$g.50 


These  dandy  Trunks  will  make  Victrola  sales  for  you. 
Your  customers  who  own  cabinet  machines  will  want 
a    portable    style    with    one    of   these    carrying  cases. 

Write  or  wire  your  order  today! 

Prompt  shipment  made  immediately  upon  receipt.    Now  is  the  time  to  cash  in  on  this 
live  proposition— be  the  first  to  show  them  in  your  locality! 


ORIGINATORS  OF  FIBRE  VICTROLA  TRUNKS 

213  East  Broad  Street  Richmond,  Va. 
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VictrolalV.  $15 

Oak 


Victrola  XVI,  $200 

Victrola  XVI.  electric,  $250 
Mahogany  or  oak 


Victor 
supremacy 


Supreme  as  a  musical  instrument, 
the  Victrola  naturally  stands  su- 
preme as  a  business  proposition. 

The  success  of  Victor  dealers 
follows  Victor  supremacy  as  a 
matter  of  course. 


Victrola  VIII,  $40 

Oak  1 


Victrola  X,  $75 

Mahogany  or  oak 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.S.A. 

Berliner  Gramophone  Co.,  Montreal,  Canadian  Distributors. 

Important  Notice.    Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special 
processes  of  manufacture,  and  their  use,  one  with  the  other,  is  absolutely  essential  to  a  perfect  Victor  reproduction. 

Victrola     js  the  Registered  Trade-mark  of  the  Victor  Talking  Machine  Company  designating  the  products  of  this  Company  only. 

Warning:  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


Albany,  N.  T  Gately-Haire  Co.,  Inc. 

Atlanta,   Ga  Elyea-Austell  Co. 

Phillips  &  Crew  Co. 

Austin,  Tex  The  Talking  Machine  Co.,  of 

Texas. 

Baltimore,    Md  Cohen  &  Hughes. 

E.  F.  Droop  &  Sons  Co. 

H.  R.  Eisenbrandt  Sons,  Inc. 

Bangor,  Me  Andrews  Music  House  Co. 

Birmingham,  Ala... .  Talking  Machine  Co. 
Boston,   Mass  Oliver  Ditson  Co. 

The  Eastern  Talking  Machine 
Co. 

The  M.  Steinert  &  Sons  Co. 
Brooklyn,  N.  Y  American  Talking  Mch.  Co. 

G.  T.  Williams. 
Buffalo,  N.  T  W.  D.  &  C.  N.  Andrews. 

Neal,  Clark  &  Neal  Co. 
Burlington,  Vt... ...  American  Phonograph  Co. 

Butte,  Mont  Orton  Bros. 

Chicago,   111  Lyon  &  Healy. 

Chicago  Talking  Machine  Co. 

The  Rudolph  Wurlitzer  Co. 

Cincinnati,  O  The  Rudolph  Wurlitzer  Co. 

Cleveland,  O  The  W.  H.  Buescher  &  Sons  Co. 

The  Collister  &  Sayl-e  Co. 

The  Eclipse  Musical  Co.  . 

Columbus,  O  The  Perry  B.  Whitsit  Co. 

Dallas,   Tex  Sanger  Bros. 

Denver,  Colo  The  Hext  Music  Co. 

The  Knight-Campbell  Music  Co. 


Victor  Distributors 

Des  Moines,  la  Mickel  Bros.  Co. 

Detroit,  Mich  Grinnell  Bros. 

Klmira,  N.  Y  Elmira  Arms  Co. 

El  Paso,  Tex  W.  G.  Walz  Co. 

Honolulu,  T.  H  Bergstrom  Music  Co.,  Ltd. 

Houston,  Tex  Thos.  Goggan  &  Bro. 

Indianapolis,  In d. ..  Stewart  Talking  Machine  Co. 
Jacksonville,  I  la... .  Florida  Talking  Machine  Co. 
Kansas  City,  Mo.... J.  W.  Jenkins  Sons  Music  Co. 

Schmelzer  Arms  Co. 

Lincoln,  Nebr  Ross  P.  Curtice  Co. 

Little  Rock,  Ark...O.  K.  Houck  Piano  Co. 
Los  Angeles,  Cal.. .  Sherman,  Clay  &  Co. 

Memphis,  Tenn  O.  K.  Houck  Piano  Co. 

Milwaukee,  Wis  Badger  Talking  Machine  Co. 

Minneapolis,  Minn.  Beckwith,  O'Neill  Co. 

Mobile,  Ala  Wm.  H.  Reynalds. 

Montreal,  Can  Berliner  Gramophone  Co.,  Ltd. 

Nashville,   Tenn.„  . .  O.  K.  Houck  Piano  Co. 

Newark,  N.  J  Price  Talking  Machine  Co. 

New  Haven,  Conn... Henry  Horton. 

New  Orleans,  La  Philip  Werlein,  Ltd. 

New  York,  N.  1    . .  Blackman  Talking  Mach.  Co. 

Emanuel  Blout. 

C.  Bruno  &  Son,  Inc. 

I.  Davega,  Jr.,  Inc. 

S.  B.  Davega  Co. 

Charles  H.  Ditson  &  Co. 

Landay  Bros.,  Inc. 

New  York  Talking  Mach.  Co. 

Ormes,  Inc. 

Silas  E.  Pearsall  Co. 


Omaha,   Nebr  \.  Hospe  C*. 

Nebraska  Cycle  Co. 

Peoria,  HI  Putnam- Page  Co.,  Inc. 

Philadelphia,  Pa  Louis  Buehn  Co.,  Inc. 

C.  J.  Heppe. 

Penn  Phonograph  Co.,  Inc. 

The  Talking  Machine  Co. 

H.  A.  Weymann  &  Son,  Inc. 
Pittsburgh,   Pa  W.  F.  Frederick  Piano  Co. 

C.  C.  Mellor  Co.,  Ltd. 

Standard  Talking  Machine  Co. 

Portland,  Me  Cressey  &  Allen,  Inc. 

Portland,  Ore  Sherman,  Clay  &  Co. 

Providence,  B.  I  J.  Samuels  &  Bro.,  Inc. 

Richmond,  Va  The  Corley  Co.,  Inc. 

W.  D.  Moses  &  Co. 
Rochester,  N.  Y  E.  J.  Chapman. 

The  Talking  Machine  Co. 
Salt  Lake  City,  V.. .  Consolidated  Music  Co. 

The  John  Elliott  Clark  Co. 
San  Antonio,  Tex... Thos.  Goggan  &  Bros. 
San  Francisco,  Cal..  Sherman,  Clay  &  Co. 

Seattle,  Wash  Sherman,  Clay  &  Co. 

Sioux  Falls,  S.  D...  Talking  Machine  Exchange. 

Spokane,  Wash  Sherman,  Clay  &  Co. 

St.  Louis,  Mo  Koerber-Brenner  Music  Co. 

St.  Paul,  Minn  W.  J.  Dyer  &  Bro. 

Syracuse,  N.  Y  W.  D.  Andrews  Co. 

Toledo,  O  The  Whitney  &  Currier. 

Washington,  D.  C...  Cohen  &  Hughes. 

E.  F.  Droop  &  Sons  Co. 

Robt.  C.  Rogers  Co. 


6 


THE    TALKING    MACHINE  WORLD 


BIG  INCREASE  IN  DEMAND  FOR  "NATIONAL"  RECORD  ALBUMS 

We  manufactured  and  shipped  over  30%  more  Record  Albums  during  the  first  six  months  of  this  year  (1917)  than  during  the 
same  period  of  any  previous  year.  What  does  this  show?  It  shows  that  our  Record  Albums  have  proven  themselves  to  be  the  best  and 
most  convenient  as  well  as  economic  method  of  filing  and  keeping  disc  records. 


PATENT   APPL  ED  FOR 


THE  PULLING  TEST— THE  STRENGTH  IS  THERE 

STRENGTH  AT  THE  STRESS  AND  STRAIN  POINT  PRACTICALLY  UNBREAKABLE  FOR  REGULAR  USAGE 

A  Timely  Suggestion  to  the  trade— Avoid  Stock  Shortage  by  placing  your  orders  early.  Now  is  the  time  to  anticipate  your  fall 
needs  and  send  in  your  orders.  Prepare  against  transportation  delays  through  railroad  congestion,  etc.  Record  Albums  are  always  salable 
stock,  the  demand  for  them  being  staple  and  permanent. 

We  manufacture  disc  Record  Albums  containing  12  pockets  to  fit  Victrola  cabinets  X  and  XI.  We  also  make  Albums  containing  17  pockets.  With  the  indexes 
they  are  a  complete  system  for  filing  all  disc  records. 

For  durability,  finish  and  artistic  design,  our  Albums  are  unsurpassed.  We  have  unexcelled  manufacturing  facilities,  and  considering  quality  our  prices  are 
the  lowest.    Write  us  giving  quantity  you  may  desire,  and  we  will  quote  prices. 

OUK   ALBUMS    ARE    MADE    TO    CONTAIN    VICTOR,    COLUMBIA,  EDISON,   PAIHE,    AND    ALL    OTHER   DISC  RECORDS 

NATIONAL  PUBLISHING  CO.,  239  S.  American  Street,  PHILADELPHIA,  PA. 


KEEP  DEALERS  OUT  OF  THEIR  RUTS 


How  to  Make  Them  See  Themselves  as  Others 
See  Them— This  Will  Place  Them  on  the 
Road  to  Progress  and  Real  Achievement 

"It  was  not  a  particularly  small  town  and 
it  was  not  a  particularly  small  dealer,  but  un- 
fortunately one  whose  thought  commenced  in 
his  cash  book  instead  of  on  his  sales  floor.  J. 
D.  knew  that  a  good-looking  store  has  a  great 
deal  to  do  with  a  good  looking  balance  sheet. 
After  stumbling  over  a  lot  of  Grafonolas  and 
losing  his  way  several  times  between  the  front 
door  and  the  stockroom,  Mr. .  Westervelt  found 
the  manager  of  the  shop— as  usual,  examining 
his  books. 

"  'Did  you  ever  give  a  thought  to  the  looks 
of  your  store?'  asked  Mr.  Westervelt. 
"  'Why,  yes — why?' 

"  'What's  your  opinion  of  it  to-day?'  asked 
the  persistent  Mr.  W. 

"The  thoughts  were  the  same  as  the  day  be- 
fore. 

"  'Put  on  your  hat,  I  want  you  to  take  a  walk,' 
said  J.  D. 

"With  a  little  surprise,  but  seeing  Mr.  West- 
ervelt meant  what  he  said,  the  dealer  put  on 
his  hat.  He  was  taken  for  a  walk  around  the 
block  and  brought  up  to  the  door  of  his  own 
shop  again. 

"  'Now,'  says  Westervelt,  'you  are  a  prospect. 


You're  coming  into  this  store  to  buy  a  Grafo- 
nola.  Walk  in  and  see  whether  your  first  im- 
pression is  of  a  music  parlor  or  a  storeroom!' 
The  dealer  walked  in,  took  a  look  from  the  old 
'outside-looking-in'  standpoint  and  turned  to 
Mr.  Westervelt. 

"  'You're  all  right,'  he  said.  'I  had  always 
come  in  the  back  entrance  and  never  thought 
just  how  things  looked  from  the  front.' 

"It's  a  great  idea.  Get  your  dealer  to  look 
at  his  business  from  the  outside.  Make  him 
get  into  his  prospect's  shoes.  Ask  him  what 
stores  he  likes  to  deal  in.  Then  get  him  to  pat- 
tern after  the  best  points  of  those  organizations. 
Tell  him  to  take  a  walk  up  and  down  the  town 
once  in  a  while  and  see  what  show  windows 
impress  him. 

"Keep  your  dealers  out  of  their  own  little 
ruts  and  they  will  soon  be  found  in  the  center 
of  the  highway  to  progress." 


SNAPPED  IN  BERMUDA 


Fred  Scholl,  Jr.,  Spends  Honeymoon  Trip  in 
West  Indies — Many  Store  Improvements 


The  photograph  herewith  features  Fred  Scholl, 
Jr.,  the  prominent  Victor  dealer  of  1125  Jamaica 


INCREASE  THE  DIRECTORATE 

Elkhart,  Ind.,  August  5. — Work  is  said  to  be 
progressing  rapidly  upon  the  organization  of 
the  Banta  Motor  &  Phonograph  Co.,  of  this 
city.  The  directorate  has  been  increased  in 
number  and  new  interests  have  become  identi- 
fied with  the  company. 


Keep  on  after  you  are  tired;  therein  lies  the 
key  to  all  victory. 


A  Really  Good  Album  At  a  Moderate 
Price  Is  a  Money  Maker  for  the  Dealer 

METAL  BACK  ALBUMS 

will  give  the  dealer  and  his  patrons  true  value  and  the 
highest  quality.  A  complete  line  of  albums  that  stand 
for  the  best  in  their  respective  grades. 

Write  for  samples  of  our  three  numbers 

NEW  YORK  ALBUM  &  CARD  CO.,  23  Lispenard  St.,  NEW  YORK 


Mr.  and  Mrs.  Fred  Scholl,  Jr. 

avenue,  Woodhaven,  L.  I.,  while  on  his  recent 
honeymoon  trip  to  Bermuda,  where  the  happy 
couple  enjoyed  immensely  the  many  beauties  of 
that  picturesque  country. 

Mr.  Scholl  has  just  completed  alterations  to 
his  windows  and  store,  having  installed  six 
sound-proof  booths,  thus  making  his  establish- 
ment one  of  the  most  modern  and  best  equipped 
in  this  section  of  Long  Island.  Mr.  Scholl  is 
fortunate  in  having  a  competent  assistant  in 
his  sister,  Miss  Elizabeth  Scholl,  who  is  at  pres- 
ent supervising  the  record  department. 


PUSH,  NOT  PULL,  COUNTS 

We  often  hear  people  talking  about  "so-and- 
so's"  having  "some  pull."  If  we  look  for  the 
facts  in  the  case  we're  more  than  likely  to  dis- 
cover that  "so-and-so"  has  "some  push." 
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Victrola  VI,  $25 

Oak 


Victrola  VIII,  $40 

Oak 


Victrola  IX,  $50 

Mahogany  or  oak 


Victor  supremacy 
is  self-evident 

It  is  thesupremacy  of  achievement— 
of  great  things  actually  accomplished. 

And  it  brings  success  to  Victor 
dealers  everywhere ! 


Victrola  X,  $75 

Mahogany  or  oak 


Victrola  XI,  $100 

Mahogany  or  oak 
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  NEW  YORK,  AUGUST  15,  1917   

ALTHOUGH  the  war  will  naturally  prove  burdensome  to 
the  talking  machine  trade  in  many  ways,  the  organization 
of  huge  armies  in  this  country  opens  a  fertile  field  for  the  sale 
of  talking  machines  and  records.  It  is  safe  to  say  that  there  is 
hardly  a  regiment  in  service  to-day  either  "somewhere  in 
France"  or  still  in  this  country  in  which  one  or  more  machines 
of  one  type  or  another  and  a  liberal  supply  of  records  do  not 
find  a  place.  As  a  matter  of  fact,  in  some  regiments  practically 
every  company  has  its  talking  machine,  to  provide  musical  en- 
tertainment during  the  few  hours  that  the  soldiers  can  relax 
from  military  duties. 

Live  dealers  have  been  very  active  in  getting  after  sales 
among  the  military  and,  upon  the  formation  of  the  new  National 
Army  from  the  draft  lists,  there  should  be  hundreds  of  oppor- 
tunities of  placing  talking  machines  and  records  in  the  hands 
of  the  new  soldiers.  The  necessity  of  music  in  military  life  is 
fully  recognized,  and  it  is  up  to  the  talking  machine  men  to 
convince  the  soldiers  that  a  talking  machine  offers  that  music 
in  the  most  compact  and  acceptable  form. 


THE  value  of  co-operative  effort  in  all  lines  of  industry  is 
being  emphasized  to-day  as  never  before  through  the  won- 
derful accomplishments  of  our  great  industries  working  under 
the  stimulus  of  the  Government,  which  are  filling  orders  to  meet  war 
needs  in  such  quantities,  and  in  so  short  a  time  as  to  excite  sur- 
prise and  admiration. 

The  facts  are  that  the  potential  efficiency  of  a  business  and 
its  organization  are  not  oftentimes  tested,  and  many  organiza- 
tions are  relatively  inefficient  because  little  or  no  effort  is  made 
to  develop  the  latent  powers  of  each  and  every  individual  com- 
prising the  institution. 

A  prominent  writer,  H.  J.  Barrett,  if  we  mistake  not,  has 
pointed  out  that  there  is  -often  a  great  deal  of  lost  motion  by 
not  keeping  in  close  touch  with  the  sales  force  and  receiving 
suggestions  that  would  tend  to  increase  the  efficiency  of  the  sales 
and  advertising  ends  of  the  business.  In  this  connection  a  prize 
might  be  offered  that  would  stimulate  salesmen  along  the  lines 
to  which  they  ordinarily  pay  little  attention,  for  by  causing 
them  to  concentrate  on  a  definite  problem,  their  efficiency  is 
thereby  increased,  and  if  any  practicable  plans  are  presented 
the  entire  distributing  arm  of  the  business  is  rendered  the  more 
serviceable  and  valuable.     Oftentimes  the  man  whose  duties 


are  in  no  degree  similar  to  the  man  having  charge  of  a  business 
can,  because  of  the  freshness  of  his  attitude,  the  difference  of 
his  angle  of  vision,  proffer  suggestions  of  great  practicable  value. 

Recently  the  head  of  a  large  Western  concern  made  a  sub- 
stantial offer  in  the  form  of  a  prize  to  employes  for  suggestions 
of  value  to  the  business.  The  result  was  so  remarkable,  owing 
to  the  many  practicable  ideas  that  were  presented — -many  of 
them  resulting  in  the  saving  of  thousands  of  dollars  annually 
for  this  concern— that  this  firm  has  now  adopted  the  idea  of 
prize  contests  semi-annually  for  all  branches  of  thejr  business — 
the  office,  sales  and  factory  forces  all  coming  within  the  scope 
of  this  work. 

The  concentration  of  many  alert  minds  upon  a  problem  can- 
not fail  to  yield  good  results,  and  this  is  true  whether  manu- 
facturer, jobber,  or  dealer  is  making,  jobbing  or  selling  talking 
machines.  The  old  copy  book  saying,  "In  union  there  is 
strength"  was  never  more  true  than  to-day,  and  the  employer 
who  relies  somewhat  on  his  assistants  believing  they  have  brains 
and  latent  ideas,  and  who  seek  suggestions,  is  bound  to  get 
them,  and  his  business  must  profit  accordingly. 


THE  election  of  J.  Newcomb  Blackman  to  the  presidency  of 
the  National  Association  of  Talking  Machine  Jobbers  at  the 
annual  convention  last  month  is  doubly  significant,  for  it  not 
only  marks  the  rejuvenation  of  the  spirit  of  harmony  in  the  or- 
ganization, but  offers  direct  recognition  of  the  excellent  and 
unselfish  efforts  that  Mr.  Blackman  has  put  forth  in  the  inter- 
ests of  the  association,  not  only  as  the  presiding  officer,  but 
since  that  time  as  a  lay  member  or  rather  as  a  member  of  the 
Stephens  bill  and  other  committees. 

Mr.  Blackman  has  been  untiring  in  his  efforts  in  support 
of  the  Stephens  bill,  has  traveled  several  thousands  of  miles  to 
interview  Congressmen  and  secure  their  endorsement  of  the 
measure,  and  has  been  most  generous  in  the  expenditure  of  time 
and  money  in  the  interests  of  the  trade  at  large.  His  address 
before  the  Finance  Committee  of  the  Senate  in  opposition  to  the 
section  of  the  War  Revenue  bill  providing  for  a  5  per  cent, 
excise  tax  on  talking  machines  and  records  is  credited  with  being 
largely  instrumental  in  having  that  section  stricken  out  of  the 
bill. 

The  election  of  Mr.  Blackman  indicates  that  the  associa- 
tion has  adopted  without  reserve  a  constructional  policy,  and 
it  has  selected  the  right  man  to  carry  out  that  policy,  a  man 
who  will  work  himself  and  not  depend  upon  committees  alone, 
providing  him,  at  the  same  time,  with  a  board  of  officers  who 
have  already  proven  their  interest  in  the  association. cause. 


SOME  commendable  plans  to  save  lost  motion  in  business  have 
been  suggested  by  the  Commercial  Economy  Board  of  the 
Council  of  National  Defense ;  the  aim  being  to  do  away  with 
non-essential  services,  some  of  them  mere  conveniences,  and 
others  hardly  that,  which  in  time  of  peace  may  be  permissible, 
but  in  time  of  war  are  a  serious  waste  and  should  be  stopped. 
Of  course,  these  suggestions  apply  to  conditions  in  the  retail 
field,  and  have  only  a  relative  application  to  the  talking  machine 
industry. 

At  a  conference  of  business  men  in  Washington  recently 
statistics  lately  compiled  for  the  Government  were  submitted, 
showing  that  in  some  stores  as  high  as  20  per  cent,  of  all  goods 
are  "returned,"  and  that  in  the  case  of  one  department  store 
the  loss  from  "returns"  amounts  to  $50,000  a  year.  This 
should  bolster  up  the  courage  of  the  men  in  the  music  trade 
who  are  cutting  out  or  rigidly  limiting  the  return  or  exchange 
privilege  on  talking  machine  records. 

Furthermore,  it  is  realized  that  if  the  whole  consuming 
public  can  be  educated  by  this  new  movement  not  to  expect 
the  privilege  of  returning  or  exchanging  goods,  the  result  will 
be  highly  beneficial  to  the  members  of  the  retail  talking  ma- 
chine industry,  who  have  heretofore,  when  declining  "approval" 
business,  suffered  by  contrast  with  the  more  lenient  department 
stores. 

The  campaign  now  under  way  for  better  and  more  econom- 
ical business  methods  is,  of  course,  due  to  the  war.  Patriotic 
economy  imposes  upon  every  one  the  duty  of  eliminating  waste 
and  extravagance.     It  means  that  we  must  put  more  efficiency 
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in  everything  we  do,  to  the  end  that  we  make  each  unit  of  money, 
energy  and  intelligence  accomplish  the  utmost. 

There  are  many  people  in  this  country — some  of  them  in 
high  places — who  seem  to  hold  to  the  idea  that  patriotic  econ- 
omy means  to  put  all  their  gold  in  a  sock  and  bury  it  out  by 
the  pump.  These  are  the  people  who  are  going  to  save  in 
clothes,  in  shoes,  in  food  and  in  "luxuries,"  under  which  head- 
ing some  include  musical  instruments. 

There  is  no  surer  way  to  hamstring  our  industries,  and  our 
Government,  in  its  efforts  to  play  its  proper  part  in  this  great 
war,  than  by  pursuing  any  course  that  will  disturb  our  indus- 
trial progress.  The  way  to  make  our  industries  more  prolific 
is  for  the  people  to  buy  and  use  the  merchandise  produced. 
Industry  slackens  when  business  slackens.  Ergo,  it  grows  in 
a  prolific  way  when  business  grows.  Business  cannot  grow  and 
remain  helpful  unless  the  people  as  a  whole  buy  and  keep  money 
in  circulation.  Of  course,  this  can  be  done  in  a  wasteful  way, 
but  it  can  also  be  done  efficiently. 

The  President  in  his  war  message  emphasized  this  point 
most  admirably  when  he  said :  "It  is  evident  to  every  thinking 
man  that  our  industries  on  the  farm,  in  the  shipyard,  in  the 
mines,  in  the  factories,  must  be  made  more  prolific,  and  more 
efficient."  There  should  be  a  clear  line  of  demarcation  between 
curbing  wastefulness  and  the  fostering  of  false  economy,  such 
as  the  hoarding  of  money  and  the  desire  to  avoid  the  purchase 
of  necessary  supplies  for  the  individual  and  the  home. 

As  a  prominent  writer  pointed  out  the  other  day:  "We  do 
not  at  such  a  time  as  this  need  an  inertia  that  is  cautious,  but 
rather  an  efficiency  that  is  aggressive."  Useless  extravagance 
must  be  done  away  with,  and  an  absolute  elimination  must  be 
made  of  waste,  but  this  does  not  mean  that  our  standard  of  liv- 
ing should  not  be  maintained.  As  Howard  Coffin  said :  "War 
can  have  no  evil  effect  on  business ;  we  need  at  such  a  time 
more  business,  not  less." 

Hence  the  lesson  which  we  all  must  learn  in  that  prosperity 
must  be  kept  going  along  the  most  efficient  lines  in  both  whole- 
sale and  retail  fields  in  this  and  in  every  industry,  in  order  to  main- 
tain and  assure  the  economic  equilibrium  of  the  nation. 


IT  is  very  probable  that  the  direct  effect  of  war  in  the  talking 
machine  trade  will  first  be  felt  in  the  increased  scarcity  of 
talking  machine  needles.  For  some  months  past  the  available 
supply  of  needles  has  been  way  behind  the  orders  for  that  very 
necessary  accessory,  due  largely  to  the  difficulties  of  the  needle 
manufacturers  in  securing  a  sufficient  supply  of  steel,  steel 
having  been  diverted  to  war  uses  in  ever  increasing  quantities 
even  before  the  United  States  entered  the  conflict.  Now,  as 
reported  elsewhere  in  The  World,  the  Council  of  National  De- 
fense of  Washington  has  appealed  to  American  manufacturers 
of   talking   machine   needles   to   cut    down   their  production 


of  such  needles  and  give  their  attention  to  the  making  of  comber 
needles  for  cloth  mills  engaged  in  making  uniform  cloth  for 
the  Government.  The  appeal  was  a  direct  one,  and  the  manu- 
facturers felt  that  their  patriotic  duty  demanded  that  they  heed 
it.  The  result  will  undoubtedly  be  an  increased  tightness  in 
the  needle  market,  for  some  time  at  least,  and  the  manufacturer, 
jobber  or  dealer  who  can  secure  all  he  needs  is  fortunate  indeed. 


NEW  ideas  in  jobbers'  service  to  dealers  are  coming  thick 
and  fast.  Many  jobbers  who  have  occupied  new  quarters 
recently  have  practically  without  exception  provided  special 
facilities  for  their  dealers  in  making  retail  sales ;  demonstrating 
rooms  and  showrooms  to  which  a  dealer  may  bring  his  cus- 
tomers, a  recital  hall  where  the  dealers  may  hear  and  discuss 
the  new  records  and  hold  conferences;  special  departments  issu- 
ing printed  matter  of  a  character  to  keep  the  dealer  well  in- 
formed and  to  increase  his  efforts,  as  well  as  matter  that  can  be 
used  by  the  dealer  in  circularizing  his  retail  trade. 

Quite  the  latest  idea  is  found  in  the  new  quarters  of  the 
Koerber-Brenner  Co.,  St.  Louis,  where  a  suggestion  display 
window  is  one  of  the  features.  This  window  is  about  the  size 
of  those  usually  found  in  a  double  store  and  the  display  is 
changed  weekly.  Dealers  are  privileged  to  study  the  display 
and  adopt  the  ideas  presented  as  suits  their  fancy. 

It  is  generally  appreciated  that  an  actual  demonstration  is 
much  more  effective  than  even  the  best  written  printed  descrip- 
tion, and  the  plan  adopted  in  St.  Louis  will  in  all  probability 
have  many  followers. 


IN  company  with  merchants  in  practically  every  other  line  of 
business,  retail  talking  machine  dealers,  particularly  in  the 
smaller  towns,  have  begun  to  feel  the  mail  order  competition  to 
a  more  or  less  appreciable  extent.  The.  mail  order  houses  in 
their  regular  catalogs  and  through  special  advertising  and  cir- 
cularizing campaigns  appear  decidedly  active  in  this  field  and 
their  efforts  should  result  in  allying  talking  machine  dealers 
closely  together  in  an  effort  to  combat  the  effect. 

The  local  talking  machine  dealer  knows  that  he  must  pay 
rent  and  taxes  in  support  of  the  municipal  and  State  govern- 
ment and  bear  his  share  in  the  other  responsibilities  that  his 
citizenship  demands.  If  he  intends  to  remain  in  the  business 
permanently  he  must  offer  a  line  of  goods  that  will  be  an  ad- 
vertisement to  his  house,  must  be  ready  to  make  adjustments 
and  repairs  on  the  spot  and  bear  other  business  expenses  that 
are  not  faced  by  the  mail  order  house.  He  should  impress  these 
facts  upon  his  local  prospects  and  should  endeavor  in  various 
accepted  ways  to  prove  to  them  that  the  apparently  low  prices 
of  the  mail  order  house,  when  freight  and  delivery  charges  and 
lack  of  personal  interest  are  concerned,  are  not  always  so  low 
as  they  would  seem,  and  that  he  can  offer  as  much  or  more. 


A  Seasonable  Reflection! 


Sand  sifts  through  your  fingers.  Record  profits 
are  washed  away  unless  you  have  the  records  to 
DELIVER  to  your  customers.  So  not  only  use 
energy  to  GET  the  business  but  be  sure  that  you 
have  the  co-operation  of  a  Victor  Service  that 
makes  you  feel  comfortable. 

Pearsall  Service  IS  Comfortable 

Eliminate  anxiety  between  sending  orders  and  re- 
ceiving goods.  One  of  t\  e  chief  points  of  Pearsall 
Record  Service  is  that  it  HELPS  YOU.  Isn't 
comfortable,  reliable  co-operation  just  what  you 
need  to  make  more  money  ? 

SILAS  E.  PEARSALL  CO.,  Victor  Distributors,  18  West  46th  St.,  New  York 
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Edison  Message  No.  5 


Here  is  what  Edison  dealers  think  of 
Edison  dealer  co-operation  as  expressed 
by  one  of  them  at  the  recent  conven- 
tion in  New  York: 


"Do  you  know  of  any  manufacturer  of  a  national  product  who 
goes  as  far  as  the  Edison  company?  They  seem  to  stop  at  noth- 
ing in  their  endeavor  to  assist  you,  not  only  in  the  sale  of  the 
instrument  but  of  the  music.  If  you  get  that  thought  and  the  atti- 
tude of  the  factory  toward  you,  you  will  find  you  will  have  a  wonderful 
method  to  secure  business.  They  start  with  the  magazine  copy.  A 
very  strong  point  to  bear  in  mind  is  to  tie  up  to  the  national  adver- 
tising, and  watch  your  magazines.  The  factory  will  be  pleased  to 
keep  you  advised  of  their  various  advertising  campaigns.  Tie  up  with 
them  and  you  will  be  surprised  at  the  results. 

"The  leaflets  are  invaluable.  Every  kind  of  Edison  form  is  sent 
out  with  our  bills,  and  we  reach  the  people  through  various  channels. 
With  our  firm  there  is  not  a  letter  of  any  kind  or  character  that 
does  not  have  a  piece  of  Edison  literature  in  it.  Just  one  piece  of 
literature — we  don't  put  in  four;  we  put  in  one.  If  you  get  that  in 
right,  you  are  doing  well.  The  .miniature  letter  is  excellent.  It  will 
always  be  read,  and  will  always  get  you  results.  Circular  letters 
the  factory  offers  to  get  out  for  you.  This  is  something  you  don't 
want  to  overlook.  They  have  the  strongest  kind  of  letters.  Send 
the  factory  your  mailing  list — let  them  send  out  your  letters.  After 
you  have  prospects  into  your  store,  the  factory  will  co-operate  still 
further,  if  you  will  send  them  a  list  of  these  prospects,  and  they  will 
endeavor  to  help  you  sell  your  merchandise.  That  is  co-operation 
of  the  highest  order." 


The  dealer  who  made  the  above  statement  is  typical 
of  the  successful  Edison  dealer.  His  name  will  be 
furnished  upon  request. 

With  a  fully  recruited  corps  of  such  dealers  on  the  firing  line  and 
ample  reserves  on  the  waiting  list  it  is  unnecessary  for  this  company 
to  solicit  new  dealers  through  the  medium  of  the  trade  papers. 


THOMAS  A.  EDISON,  Inc. 

Orange,  N.  J. 
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Providing  Talking  Machines  and  Records  for 
Uncle  Sam's  Fighting  Forces  By Waldon  F^wcett 


It  is  the  consensus  of  expert  opinion  that  the 
participation  of  the  United  States  in  the  war, 
far  from  injuring  or  retarding  the  talking  ma- 
chine trade,  should  stimulate  it  in  marked  de- 
gree. In  looking  forward  to  the  operation  of 
the  war  spirit  as  an  impetus  to,  rather  than  a 
brake  on  purchases  of  instruments  and  records, 
trade  authorities  are,  indeed,  merely  gauging  an- 
ticipation by  the  experience  of  the  industry  in 
most  of  the  countries  that  have  been  at  war 
for  years.  Whether  it  is  to  be  explained  by 
the  surmise  that  a  war-ridden  people  crave  di- 
version and  entertainment  or  is  due  to  the  cir- 
cumstance that  the  talking  machine  is  an  ideal 
medium  for  the  expression  of  patriotic  senti- 
ment v!a  music,  the  fact  remains  that  wartime 
conditions  are,  after  the  first  shock  has  passed, 
favorable  to  the  talking  machine  trade. 

However,  there  is  another  aspect  of  the  war 
situation  quite  aside-  from  the  above-mentioned 
effect  upon  the  general  public  and  this  lies  in 
the  reliance  that  is  placed  upon  the  talking  ma- 
chine as  an  entertainer  for  the  fighting  forces  on 
land  and  sea.  That  the  talking  machine  should 
rank  as  a  mainstay  in  the  military  and  naval 
amusement  field  is  not  a  bit  strange.  Quite 
aside  from  the  fact  that  the  talking  machine  is 
the  universal  musical  instrument  there  are  prac- 
tical considerations — for  instance  its  portabil- 
ity, its  moderate  cost,  and  its  ability  to  stand 
rough  usage — that  render  the  talking  machine 
or  phonograph  ideal  for  use  in  camp,  in  the 
trenches  and  aboard  warships, 

The  Talking  Machine  a  Military  Necessity 

In  the  case  of  Uncle  Sam's  warriors,  as  our 
readers  will  readily  appreciate,  there  is  especial 
reason  why  the  talking  machine  is  virtually  a 
military  necessity.  It  is  conceivable  that  pro- 
fessional soldiers  who  went  into  the  present 
war  from  a  long  period  of  service  under  the 
conditions  that  have  prevailed  in  some  parts  of 
the  Old  World  where  no  special  effort  was  made 
to  minister  to  the  comfort  and  convenience  of 
the  armed  men,  might  feel  no  aching  void 
through  lack  of  daily  talking  machine  concerts. 
Not  so  with  our  American  defenders  of  democ- 
racy, however.  A  large  proportion  of  Uncle 
Sam's  officers  and  enlisted  men  have  been  trans- 
lated direct  from  civilian  life  and  from  homes 
where  the  talking  machine  was  regarded  as  in- 
dispensable. 

Thus  it  has  been  taken  as  a  matter  of  course, 
by  everybody  from  President  Wilson  on  down 
the  line,  that  talking  machines  must  be  provided 
for  the  boys  in  training  and  for  the  boys  on 
the  battle  front.  Naturally  this  means  new  busi- 
ness, because  Uncle  Sam  had  no  talking  ma- 
chines in  storage  for  the  war  emergency  as  he 
had  reserve  stocks  of  powder.  It  is  a  form  of 
outfitting  that  is  already  well  under  way  but 
at  the  same  time  it  is  a  new  outlet  for  talking 
machine  merchandise  in  which  only  the  sur- 
face has  been  scratched  because  we  may  say 
confidentially  that  all  the  higher  officials  on  the 
inside  at  Washington  have,  in  the  back  of  their 
heads,  a  suspicion  that  the  war  will  continue  at 
least  three  years  and  plans  are  already  being 
made  for  ultimately  placing  in  service  on  the 
soil  of  France  as  many  as  6,000,000  or  even 
8,000,000  American  warriors. 

It  is  a  rather  intricate  and  complex  purchas- 
ing system  that  operates  to  provide  talking  ma- 
chines ancj  records  for  the  Sammies  and  it  will 
not  be  amiss  if  every  man  and  woman  in  the 
talking  machine  trade  endeavors  to  gain  a  grasp 
of  the  workings  of  this  new  element  in  mer- 
chandising. It  is  suspected  that  many  of  the 
retail  merchants  and  possibly  a  few  jobbers  may 
be  tempted  to  pass  up  this  whole  subject  on 
the  supposition  that  purchases  will  be  made  in 
quantity  direct  from  the  factories  and  that  con- 
sequently the  sales  problem  is  one  for  manufac- 
turers rather  than  for  wholesale  and  retail  dis- 
tributors.   No  greater  mistake  could  be  made. 


Presumably,  heavy  purchases  will  be  made  from 
manufacturers  but  directly  and  indirectly  the 
business  of  war  is  going  to  drum  up  a  tre- 
mendous amount  of  trade  for  retailers  if  only 
they  will  take  the  trouble  to  open  wide  their 
doors  to  it. 

Exploding  Some  Fallacies 
Another  fallacy  that  must  be  exploded  is  that 
all  this  new  business  is  to  be  placed  via  con- 
tracts entered  into  at  Washington  and  that  the 
rank  and  file  of  talking  machine  merchants  out 
through  the  country  will  never  have  a  look  in. 
Why,  merely  the  sending  of  talking  machines 
and  .records  to  the  warriors  as  presents  from 
parents,  relatives,  patriotic  organizations,  etc., 
would  mean  considerable  trade  in  every  com- 
munity where  ''the  folks  at  home"  reside,  but  on 
top  of  that,  as  an  influence  for  the  wide  distri- 
bution of  this  war  business,  is  the  circumstance 
that  Uncle  Sam's  military  and  naval  activities 
will  not  be  concentrated  at  a  limited  number  of 
scenes  but  will  be  scattered  all  up  and  down 
the  land. 

To  indicate  what  is  meant,  just  have  a  glance 
at  the  new  military  communities  that  will  dot 
the  map  of  the  United  States  from  the  Atlantic 
to  the  Pacific  by  October  1  or  very  soon  after 
that  date.  First  of  all,  there  will  be  sixteen 
Cantonments  for  the  new  National  Army — each 
a  military  city  with  permanent  frame  buildings 
intended  to  accommodate  from  9,000  to  60,000 
soldiers  enrolled  as  a  result  of  the  first  draft 
under  the  new  conscription  law.  Then  there 
will  be  sixteen  concentration  camps  for  the 
National  Guard  and  thirteen  officers'  training 
camps  for  our  new  army  officers.  The  U.  S. 
Marine  Corps  has  several  large  training  camps 
and  on  the  Atlantic  and  Pacific  Coasts  and  on 
the  Great  Lakes  there  are  monster  naval  train- 
ing stations  for  enabling  our  new  naval  tars 
to  learn  the  ropes  before  going  aboard  cruising 
warships.  All  of  which  will  indicate  that  the 
new  business  will  be  widely  distributed,  quite 
aside  from  the  purchases  which  are  made  for 
transmission  as  presents. 

Geographically  this  war-time  talking  machine 
trade  will  be  much  split  up  and  even  when  it 
comes  to  what  might  be  called  the  bulk  pur- 
chases to  Government  account,  the  orders  will 
be  apportioned  in  various  quarters.    To  take  up 


in  detail  the  buying  system  it  may  be  explained 
that  at  the  head  and  front  is  the  U.  S.  Com- 
mission on  Training  Camp  Activities.  This 
body  which,  as  may  be  suspected  from  its  name, 
has  general  charge  of  all  that  is  done  to  enliven 
life  at  the  training  camps,  is  an  organization  un- 
der the  War  Department  and  is  made  up  of 
Raymond  Fosdick,  John  R.  Mott,  Joseph  Lee, 
Lee  Hammer,  Dr.  Charles  P.  Neill,  Thomas  J. 
Howells,  Major  Palmer  E.  Pierce,  Malcolm  Mc- 
Bride  and  Dr.  Joseph  E.  Raycroft. 

It  was  at  first  planned  that  this  commission 
would  merely  exercise  a  general  supervision  and 
direction  over  all  recreational  activities  in  the 
camps  and  would  delegate  the  handling  of  all 
practical  details  to  subordinate  bodies,  but  lat- 
terly it  has  been  decided  that  the  commission 
on  its  own  responsibility  will  do  certain  con- 
structive work.  One  decision  reached  calls  for 
the  erection  in  each  training  camp  by  the  com- 
mission of  a  big  auditorium,  capable  of  seating 
5,000  persons.  Here  will  be  staged  moving  pic-, 
ture  shows,  theatrical  entertainments,  etc.  Each 
of  these  auditoriums  will  be  equipped  with  one 
or  more  talking  machines. 

Purchases  to  be  Made  by  Two  Agencies 

The  heavy  purchases  of  talking  machine  mer- 
chandise for  public  account  will  be  made,  how- 
ever, by  two  agencies  to  which  the  War  De- 
partment's Commission  has  entrusted  the  de- 
tails of  the  entertainment  program.  One  of 
these  agencies  is  the  Y.  M.  C.  A.,  which  has 
been  engaged  since  the  Spanish  War  in  recrea- 
tional activities  at  American  military  and  naval 
posts.  The  other  agency  is  the  Knights  of  Col- 
umbus, which  made  a  start  during  the  recent 
operations  on  the  Texas  border  in  providing 
amusement  centers  for  the  Catholic  contingent 
in  our  military  forces,  a  contingent  that  is  said 
to  number  30  to  40  per  cent,  of  the  total  military 
strength. 

Each  of  these  agencies  will  make  its  own  pur- 
chases of  talking  machines  and  records  in  its 
own  way.  Each  is  well  financed,  too.  The 
Y.  M.  C.  A.  has  raised  $4,000,000  to  provide 
buildings  and  outfit  them  and  the  Knights  of 
Columbus  will  have  $1,000,000  or  more  to  spend. 
The  Y.  M.  C.  A.  will  provide  permanent  build- 
ings in  all  camps  on  the  basis  of  one  building 
(Continued  on  page  12) 


HOLIDAY  BOXES 

SELL  MORE  RECORDS 


Last  year's  figures  show  an 
enormous  business  in  records 
as  holiday  gifts. 

These  attractive  boxes  are 
issued  with  full  permission 
from  the  Columbia  Grapho- 
phone  Co.  to  reproduce  their 
trade-mark. 

Exclusive  designs  are  also 
ready  for  both 

VICTOR  and  EDISON 

We  have  agents  throughout  this 
country  and  Canada  whose  names 
will    be    furnished    on  request 

Apply  to  your  distributor  if  yon  prefer 

Augur,  Swyers  &  Machold 


461  8th  Avenue 


New  York 
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The  Columbia  increase  is  due  to  the  soundest  kind 
of  good  business.  The  instruments  are  right,  the 
records  are  right,  the  sales  policy  is  fair  and  square 
and  the  advertising  is  effective. 


Columbia  Graphophone  Co. 

Wool  worth  Building,  New  York 


TALKING  MACHINES  FOR  UNCLE  SAM'S  FIGHTING  FORCES 


(Continued  from  page  11) 


for  each  brigade,  that  is,  for  each  quota  of  5,280 
men.  The  Knights  of  Columbus  will,  in  the 
beginning,  erect  buildings  only  in  the  larger 
camps. 

The  Victor  Talking  Machine  Co.  is  urging  the 
adoption  of  its  school  outfit  (listed  at  $62), 
and  Thos.  A.  Edison,  Inc.,  its  army  and  navy 
model,  which  has  been  made  exclusively  for  the 
use  of  the  United  States  soldiers  and  sailors, 
as  embodying  the  ideal  instruments  for  use  in 
the  Y.  M.  C.  A.  and  K.  of  C.  auditoriums  (audi- 
toriums with  an  average  seating  capacity  of 
say  1,500)  but  in  the  beginning  the  requisition 
of  the  Bureau  of  Equipment  and  Supplies  of 
the  National  War  Work  Council  of  the  Young 
Men's  Christian  Associations  calls  for  the  use 
in  its  "Standard  Building  Outfit"  of  an  instru- 
ment which  costs,  net,  $25. 

The  stock  outfit  for  these  Y.  M.  C.  A.  build- 
ings also  embraces  fifty  records.  That  means 
that  10,000  talking  machine  records  will  be 
needed  at  the  first  go-off  to  launch  the  recrea- 
tional activities  at  these  centers  and  yet,  as  a 
matter  of  fact,  that  is  merely  a  starter.  And  it 
is  just  here  that  opportunity  opens  before  the 
rank  and  file  of  talking*  machine  dealers.  The 
authorities  are  making  it  clear  that  they  will 
welcome  donations  of  records  from  any  and  all 
sources  with  no  qualifications  imposed  save  that 
the  records  be  "playable." 

The  Soldiers'  Trade  with  the  Dealers 

Officials  at  Washington,  interviewed  for  The 
Talking  Machine  World,  gave  it  as  their  opinion 
that  frequent  changes  of  the  record  library  at 
every  building  or  "hut"  (as  they  term  them  in 
Europe)  will  be  necessary.  This  constant 
stream  of  new  selections  they  anticipate  will  be 
secured  in  part  by  purchases  by  the  men  from 
their  own  pay  and  by  exchanges,  but  they  inti- 
mate that  main  reliance  will  have  to  be  placed 
on  contributions  from  outside  sources.  All  of 
which  suggests  that  the  wide-awake  dealer  ought 
to  be  able  to  incite  considerable  business  by 
means  of  local  advertising  campaigns  that  will 
enlighten  his  public  as  to  the  need  for  new 
records  in  the  camps  and  the  chance  that  is 
offered  for  stay-at-homes  to  send  acceptable  re- 
membrances in  the  form  of  favorite  records. 

While  on  the  subject  of  the  purchases  of  talk- 
ing machines  and  records  by  soldiers  who 
choose  this  medium  for  the  investment  of  their 


spare  funds  it  may  be  well  to  just  here  correct 
a  misapprehension  that  seems  to  have  lately 
become  current  among  some  dealers.  The  deal- 
ers in  question  have  been  nursing  a  fear  that 
the  trade  of  the  military  will  be  denied  to  them 
through  inclusion  of  talking  machine  merchan- 
dise in  the  "post  exchanges."  Nothing  of  that 
kind  is  likely  to  happen.  To  be  sure,  the  oper- 
ations of  post  exchanges  are  to  be  somewhat 
broadened  in  order  to  take  care  of  war  demands, 
but  these  co-operative  stores  where  the  soldiers 
are  enabled  to  buy  goods  at  cost  are  expected 
to  restrict  their  operations  for  the  most  part 
to  familiar  necessities  such  as  articles  of  wear- 
ing apparel  and  there  is  no  prospect  of  en- 
croachment upon  the  commercial  talking  ma- 
chine trade. 

The  Outlook  in  the  Navy 
The  U.  S.  Navy  does  not  offer,  of  course,  so 
vast  a  new  market  as  does  the  Army  with  its 
immediate  plans  for  a  million  men  under  arms 
and  other  millions  to  follow  after.  Neverthe- 
less, the  navy  recruited  to  full  strength  and  with 
every  warship  in  commission  does  present  an 
appreciably  broadened  outlet  for  talking  ma- 
chines and  records.  At  the  U.  S.  navy  yards 
and  naval  training  stations,  the  Y.  M.  C.  A. 
employs  talking  machines  as  one  of  its  stand- 
ard mediums  of  amusement,  while  on  the  war- 
ships the  chaplains  who  are  in  general  charge 
of  amusement  activities  see  to  it  that  there  is 
at  least  one  "talker"  on  every  ship  and  that 
fresh'  supplies  of  records  come  along  with  regu- 
larity. If  Secretary  of  the  Navy  Daniels  is 
granted  the  appropriation  of  $250,000  for  which 
he  has  asked  for  recreational  purposes  some 
portion  of  it  will  go  to  augment  the  talking 
machine  outfits  aboard  ship  and  at  the  training 
stations. 

In  the  navy  the  opportunity  open  to  talking 
machine  men  is  for  more  intensive  cultivation 
of  a  sales  field  already  explored  to  some  extent. 
In  another  direction,  however,  we  find  virgin 
soil  for  talking  machine  exploitation.  A  vast 
mosquito  fleet  is  being  organized  to  guard  and 
patrol  our  coasts — converted  yachts,  launches, 
tugs,  submarine  chasers,  etc.  In  most  instances 
the  craft  drafted  or  donated  for  this  service 
have  no  talking  machines  aboard,  or,  if  there 
are  instruments,  heavy  purchases  of  records  are 
necessary.    In  many  instances,  too,  it  is  local 


ROTTEN  STONE 

Equal  to  any  ever  imported.    We  are  the  only  miners  and  manufacturers  in  America 

AX  GRADE.  Made  especially  for  and  essential  in  the  making  of  talking  machine  records 
Used  in  the  formulas  of  the  leading  record  manufacturers.    The  finest  texture  filler  made. 

BG  GRADE.  For  polishing  and  finishing,  especially  wood.  A  mild  abrasive;  very  soft,  fine 
and  smooth.    No  coarse  particles.    Use  it  on  your  cabinets. 

Send  for  samples  and  prices 
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volunteers  who  man  these  coast  guard  craft,  all 
of  which  goes  to  signify  that  most  of  the  trade 
that  originates  in  this  quarter  will  go  to  local 
dealers  at  the  ports  which  serve  as  bases  for 
the  patrol  craft. 

Talking  Machines  in  the  Hospitals 
Yet  other  points  of  contact  between  the  talk- 
ing machine  trade  and  our  national  war  organ- 
ization will  be  established  because  of  what  might 
be  termed  incidental  activities.  Foremost  of 
these  are  the  hospital  responsibilities.  In  a  num- 
ber of  the  hospitals  talking  machines  will  be 
needed  to  divert  and  cheer  convalescent  pa- 
tients if  not  required  for  the  sick  wards.  The 
Red  Cross  may  make  some  purchases,  but  in 
the  main  dependency  will  rest  upon  private 
philanthropies.  When  organizations  of  Home 
Guards  take  over  the  work  of  guarding  bridges, 
canal  locks,  public  buildings,  waterworks,  etc., 
thereby  releasing  details  of  regular  soldiers  for 
war  service,  each  of  these  individual  guard 
camps  will  probably  require  its  own  talking  ma- 
chine. For  that  matter,  information  reaches 
Washington  that  at  the  concentration  camps 
where  Germans  are  being  interned  there  is 
plenty  of  music,  especially  the  mechanical. 
Needless  to  say,  virtually  all  transactions  in- 
volving talking  machines  and  supplies  for  war 
needs  are  on  a  straight  cash  basis.  Even  when 
enlisted  men  are  the  purchasers,  the  conditions 
are  such  as  to  preclude  the  possibility  of  utiliz- 
ing the  partial  payment  plan. 


RETIRES  FROM  ACTIVE  MANAGEMENT 


Edgar  N.  Dollin,  organizer  and  president  of 
the  Acme  Die-Casting  Corp.,  has  sold  his  hold- 
ings in  that  company  and  is  retiring  from  ac- 
tive management.  Mr.  D'ollin  is  a  lawyer  and 
well  known  business  organizer.  He  was  for- 
merly secretary  of  the  Doehler  Die-Casting 
Co.,  and  president  of  the  Kalak  Water  Co.  Mr. 
Dollin  has  had  a  very  wide  business  experi- 
ence both  as  a  lawyer  and  a  manufacturer.  He 
has  taken  an  active  part  in  business  enter- 
prises, and  those  he  has  directed  are  uniformly 
successful.  He  is  planning  a  short  vacation, 
but  expects  to  be  back  in  harness  in  the  near 
future.  His  new  activities  have  not  been  an- 
nounced. 


NOW  MAKING  TALKING  MACHINES 


St.  Louis,  Mo.,  August  6. — The  American  Fix- 
ture &  Showcase  Mfg.  Co.,  of  which  Milton  M. 
Mendle  is  president,  is  manufacturing  talking 
machines  for  various  jobbers  and  sales  com- 
panies. The  company  occupies  two  large  build- 
ings, and  is  said  to  employ  a  large  force  of 
workers.  A  good  portion  of  this  plant  is  de- 
voted to  the  manufacture  of  five  sizes  of  ma- 
chines. 


S.  W.  Straus,  who  is  president  of  the  American 
Society  for  Thrift,  in  a  recent  address,  said: 
"The  most  vital  question  in  America  to-day  is 
individual  preparedness;  not  individual  prepared- 
ness for  war,  but  individual  preparedness  for 
anything  that  may  come." 
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NEW  ORLEANS  CONTINUES  TO  BE  A  BUSY  TRADE  CENTER 


Outlook  for  Fall  and  Winter  Viewed  Optimistic 
This  Connection — H.  L.  O'Brian  Leaves 


ally — What  Leading  Dealers  and  Jobbers  Say  in 
for  New  York — News  Items  of  Interest 


New  Orleans,  La.,  August  6. — The  trade  in 
this  city,  both  wholesale  and  retail,  is  viewing 
the  business  situation  for  fall  and  winter  in  an 
optimistic  way.  The  talking  machine  is  now  a 
standard  product — a  necessity,  so  to  speak,  to 
those  who  desire  music  in  the  home — and  the 
demand,  which  is  now  so  brisk,  is  bound  to 
continue  if  the  trade  keeps  its  products  well 
in  the  public  eye  by  means  of  publicity. 

Howard  Weber,  manager  of  the  wholesale 
Victor  department  of  Philip  Werlein,  Ltd.,  re- 
ports that  during  the  present  month  they  have 
had  exceptional  results,  particularly  from  the 
new  territory  they  have  attempted  to  develop 
recently.  They  are  handicapped  somewhat  by 
reason  of  the  shortage  of  machines,  although  this 
has  not  interfered  with  their  record  business 
and  up  to  the  present  time  of  this  month  are 
considerably  ahead  of  the  corresponding  month 
of  last  year  and  the  indications  are  that  they 
will  double  last  year's  business.  They  are  ex- 
pecting large  machine  shipments  from  the  fac- 
tory during  the  latter  part  of  this  month  and 
also  during  August,  which  will,  in  a  measure, 
relieve  the  machine  situation.  The  outlook  for 
fall  business  is  unusually  good  and  they  feel 
confident,  if  they  get  machines,  their  business 
will  be  the  largest  in  their  history. 

John  A.  Hofheinz,  in  charge  of  the  music 
department  at  Maison  Blanche,  handling  Victor 
and  Columbia  products,  reports  an  unusual  de- 
mand for  the  smaller  type  machines.  New  Or- 
leans is  adjacent  to  much  water  and  vacationers 
and  week-end  parties  in  large  numbers  have 
taken  advantage  of  the  attractive  low  terms 
offered  to  provide  themselves  with  these  pleas- 
ure giving  little  instruments.  Though  the  sales 
are  small  they  are  looked  upon  as  the  key  to 
good  future  business  inasmuch  as  most  owners 
of  small  machines  can  be  induced  to  trade  them 
in  for  larger  machines  later  on. 

Record  business  this  summer  has  been  un- 


usually good  at  Maison  Blanche,  even  though 
the  approval  feature  .has  been  almost  entirely 
discontinued.  Business  for  fall  gives  indication  of 
being  the  greatest  this  section  has  ever  enjoyed 
and  a  noteworthy  feature  is  that  the  "greatest 
store  South"  has  just  placed  the  largest  order 
for  machines  and  records  in  its  history. 

F.  W.  Hayes,  manager  of  Philip  Werlein,  Ltd., 
retail  Victrola  department,  says  "that  never  in 
his  many  years  of  experience  have  the  prospects 
looked  so  bright  in  the  South  for  an  enormous 
Victrola  business  as  this  fall.  We  are  preparing 
for  what  we  expect  to  be  a  'rush,'  in  fact,  we 
are  now  selling  Victrolas  for  Christmas  delivery. 
Instead  of  cutting  down  our  sales  force  during 
the  summer  months,  we  found  it  necessary  to 
increase  it." 

Miss  Bernice  Jalenak,  manager  of  the  Victrola 
department  of  the  Dugan  Piano  Co.,  reports  un- 
usual business  for  the  month  of  June  and  ex- 
ceptional business  for  the  past  summer  months. 
An  original  idea  with  them  in  this  city  is  to 
feature  a  few  records  in  their  advertisements, 
which  they  attribute  to  the  extraordinary  re- 
sults in  their  record  business.  They  recently 
had  a  very  attractive  window  depicting  a  camp 
scene  and  featuring  patriotic  records.  They 
are  handicapped  by  reason  of  not  being  able  to 
obtain  sufficient  machines  to  take  care  of  the 
demand,  but  have  been  assured  by  their  dis- 
tributors that  they  will  get  good  deliveries  dur- 
ing July  and  August,  which  they  hope  in  a 
measure  will  relieve  these  conditions.  The  out- 
look for  fall  business  is  the  biggest  in  the  his- 
tory of  their  talking  machine  department.  Miss 
Jalenak  contemplates  visiting  little  old  New 
York  in  the  near  future  in  the  interest  of  the 
firm  and  also  with  the  idea  of  acquiring  some  of 
the  live  stuff  for  the  betterment  of  her  depart- 
ment, after  which  time  she  expects  to  spend 
several  weeks  with  friends  in  the  Adirondacks, 
returning  September  1  primed  for  fall  business. 


The  Edison  Diamond  Disc  Shop  of  this  city 
is  having  a  very  good  business  for  the  summer 
and  is  expecting  a  big  increase  this  fall.  Geo. 
A.  Chopin,  the  manager,  is  working  the  business 
from  all  angles,  such  as  telephone  and  canvass- 
ing, giving  thorough  service  to  the  customers. 
The  record  business  has  improved  a  great  deal, 
and  a  unique  way  of  advertising  is  being  done  by 
Mr.  Chopin  in  giving  serenades  to  his  prospec- 
tive customers  in  the  evening  with  the  Edison 
Diamond  Disc,  w'hich  is  mounted  on  a  truck. 
This  truck  drives  on  the  quiet  streets  and  stops 
in  front  of  a  home  where  the  people  are  on 
the  porch,  the  Edison  is  played,  and  it  has 
brought  very  good  results  in  actual  sales. 

H.  L.  O'Brian,  manager  of  the  Vocalion  de- 
partment at  D.  H.  Holmes,  who  has  been  with 
this  concern  for  the  last  year,  left  here  August  1 
to  return  to  New  York  on  account  of  his  father 
leaving  for  France  to  serve  in  the  Medical 
Corps.  Mr.  O'Brian  has  made  many  friends  dur- 
ing his  stay  in  this  city  and  regrets  greatly  leav- 
ing the  Sunny  South.  He  feels  satisfied,  how- 
ever, that  there  has  been  a  profitable  market 
established  in  this  territory  for  the  Aeolian- 
Vocalion  and  regrets  that  he  can't  enjoy  the 
fall  business  that  the  D.  H.  Holmes  Co.  expects. 

The  Ashton  Music  Co.  reports  that  its  sales 
of  Victrolas  and  •  records  for  the  months  of 
April,  May,  June  and  July  show  a  marked  in- 
crease over  the  same  period  last  year. 


HIGH  PRICES  FOR  GRAPHITE 

As  a  result  of  the  high  prices  which  graphite 
is  now  bringing,  large  deposits  of  this  mineral 
are  now  being  worked  at  Llain,  Tex.,  and  ad- 
jacent territory.  The  demand  for  graphite  has 
been  increased  materially  by  its  growing  use  as 
a  lubricant  in  various  industries. 


The  New  York  Mercantile  Factors  Corp., 
of  Manhattan,  was  incorporated  last  week  for 
the  purpose  of  manufacturing  phonographs  and 
safety  winding  springs.  Capital,  $10,000.  The 
incorporators  are  V.  C.  Zerwinski,  A.  Feler  and 
B.  Tannenbaum. 


The  Oldest  Victor  Distributers  in  the  Southwest 

A  Single  Order — A  Single  Opportunity 
will  demonstrate  the  quality  of 
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The  Music  Master  of  Phonographs'* 


A  Complete  Line 
$15  to  $200 

There's  a  Manophone  for  every 
home. 

We  have  acquired  an'  Eastern 
Agency  with  exclusive  territory 
for  the  Manophone,  "The  Music 
Master  of  Phonographs,"  in  re- 
sponse to  a  demand  from  our 
thousands  of  customers  that  we 
aid  them  in  selecting"  the  best 
Phonograph  to  sell  at  retail. 
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After  a  careful  investigation 
extending  over  many  months'  of 
the  hundreds  of  Phonographs  on 
the  market,  we  became  thor- 
oughly convinced  that  there  is 
only  one  instrument  that  meas- 
ures up  to  our  ideal  of  what  a 
phonograph  should  be,  and  that 
is  the  Manophone.  Accordingly 
we  quickly  secured  the  agency  of 
the  Manophone,  and  are  pre- 
pared to  supply  them  to  the 
trade. 


Made  by  Experienced  Piano  and  Organ  Builders 

The  Manophone  Corporation  is  the  outgrowth  of  the  Clough  &  Warren  Company,  makers  of  the 
famous  Clough  &  Warren  Pianos  and  Organs,  for  67  years.  The  experience  thus  gained,  and  the  per- 
fect understanding  of  acoustics  acquired,  naturally  qualify  them  as  the  logical  creators  of  a  superior 
Phonograph. 


The  "Music  Hall"  Tone  Chamber 

This  exclusive  Manophone  feature  produces  a 
quality  of  tone  amazing  in  musical  purity.  The 
"Music  Hall"  has  elevated  the  phonograph  to  the 
artistic  level — but  it  is  obtained  only  in  the 
Aaanophone. 

Plays  All  Records 

Any  make  of  record  may  be  used  on  the 
Manophone,  which  plays  them  all  perfectly. 


Beautiful  Models 

The  designs  and  finishes  of  the  Manophone  are 
welcomed  in  the  most  cultured  homes.  Exclusive 
models  of  rare  beauty,  finished  in  the  costliest 
woods,  make  the  Manophone  most  pleasing  to  the 
discriminating  eye. 

Write  for  Dealers'  Proposition 

And  we  will  send  you  by  next  mail  complete 
details  of  the  Manophone  Merchandising  Plan, 
with  full  descriptions  of  the  various  models. 


There's  a  Manophone  for  every  home. 

G.  GENNERT 

24  and  26  East  13th  Street  Manophone  Distributors  NEW  YORK 
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DOEHLER  DIE -CASTINGS 


SHEER  MERIT  has  attained 
for  Doehler  Die-Castings  their 
prominence  as  LEADERS 
in  their  class  in   the  talking 
machine  and  kindred  trades  as  it  has 
throughout  the    various   branches  of 
the  metal  working  industries.  The 
consistent  use   of    Doehler   Die -Cast 
tone-arms  and  sound   boxes  by  the 
leading    manufacturers   and  supply 
houses  in  the  trade  is  the  direct  result 
of  the  undisputed  quality  of  our  prod- 
ucts and  the  efficient  service  our  ex- 
tensive resources  make  possible. 


bobihb  hBOni  Go . 

BROOKLYN.  N.Y. 

NEWARK. N.J.       TOLEDO.  OHIO. 


SALES  OFFICES 
CHICAGO  DETROIT  ROCHESTER 

4414  No.  Campbell  Ave.  914  Ford  Building  159  St.  Paul  Street 


BOSTON 
723  Oliver  Building 


CROP  PROSPECTS  ENCOURAGE  TWIN  CITY  BUSINESS  MEN 

Predicted  That  Harvest  Will  Be  About  Double  That  of  Last  Year — Both  Wholesalers  and 
Retailers  Crying  for  Machines — Talking  Machine  Exhibits  at  the  State  Fair 


St.  Paul  and  Minneapolis,  Minn.,  August  4. 
— Even  in  the  great  heat,  when  everyone  is 
thinking  of  a  vacation  or  dreaming  of  the  big 
business  to  come  in  the  fall,  the  Twin  City 
jobbers  in  talking  machines  and  phonographs 
are  complaining  over  the  fate  that  denies  them 
the  chance  to  get  all  the  machines  they  think 
they  need.  The  Victor  and  Edison  dealers  are 
particularly  insistent  that  their  trade  is  re- 
tarded and  handicapped  because  the  supply  of 
machines  does  not  approach  the  demand,  but 
no  jobber  in  either  city  will  concede  that  he 
has  a  stock  at  all  commensurate  with  the  fall 
possibilities. 

Extreme  heat  and  hot  winds  have  injifred  the 
grain  crops  of  Minnesota  and  neighboring 
States  to  some  extent,  but  it  still  is  believed 
that  Minnesota  will  have  at  least  an  average 
yield  of  small  grains  while  the  Dakotas  will  pro- 
duce much  greater  totals  than  in  1916.  It  is 
not  safe  for  any  one  to  do  much  predicting 
as  the  first  harvest  returns  have  shown  that  the 
early  estimates  were  mere  guesses.  Better  than 
last  year,  possibly  twice  as  large,  is  a  fair  esti- 
mate of  the  crops  of  the  Northwestern  States. 
Potatoes  promise  immense  yields,  and  if  the 
initial  price  can  be  held  at  about  $1  a  bushel 
the  majority  of  the  potato  fields  will  be  gold 
mines. 

July  broke  all  previous  records  of  the  talking 
machine  department  of  W.  J.  Dyer  &  Bro.,  ac- 
cording to  Manager  George  Mairs. 

"Our  reports  show  a  wonderful  increase  in  the 
call  for  records,  and  this  we  attribute  mainly 
to  the  admirable  publicity  program  conducted 
by  the  Victor  Co.,"  said  Mr.  Mairs.  "Our  job- 
bing trade  is  particularly  strong  for  this  time 
of  the  year,  and  we  have  had  excellent  returns 
from  the  retail  department  as  well." 

Eugene  F.  O'Neill,  of  the  Beckwith-O'Neill 
Co.,  is  back  from  a  month's  visit  in  Boston,  his 


old  home.  He  also  tarried  some  days  at  Cam- 
den, N.  J.,  to  convince  General  Manager  Geiss- 
ler  that  he  really  must  have  more  machines. 

Delivery  of  shipments  from  the  East  appears 
to  be  hampered  by  various  transportation  trou- 
bles. At  any  rate  goods  are  long  in  coming,  the 
movement  appears  to  be  very  irregular,  so  that 
it  is  quite  impossible  to  make  any  calculation 
on  how  long  a  shipment  will  be  on  the  road. 
The  house  looks  for  an  excellent  form  of  ac- 
tivity soon  after  September  1  and  possibly  be- 
fore. 

Lawrence  H.  Lucker  and  his  Pullman  party 
of  tourists  have  returned  from  New  York  and 
Orange,  where  they  had  some  interesting  days. 
They  met  Thomas  A.  Edison  and  other  officials 
of  the  Edison  Co.  Besides  Mr.  and  Mrs.  Lucker 
the  other  Twin  City  members  of  the  party  were 
A.  B.  Watson,  Minneapolis,  and  Heine  Kemps, 
St.  Paul. 

The  Minnesota  Phonograph  Co.  is  closing  new 
contracts  with  dealers  right  along,  and  is  pro- 
ceeding on  the  theory  that  1917-18  will  be  the 
greatest  in  history  for  the  Edison  instruments. 
The  company  officers  declare  that  their  efforts 
to  expand  are  hampered  by  failure  to  obtain 
the  needed  goods,  both  machines  and  records. 
The  new  army  and  navy  style,  which  looks  like 
an  artillery  caisson,  is  taking  well.  One  Minne- 
apolis woman  bought  two  for  presentation  to 
military  units.  The  company  is  planning  a 
large  and  well  arranged  display  at  the  big  Min- 
nesota fair  early  in  September. 

Another  talking  machine  exhibit  of  interest 
at  the  State  Fair  will  be  that  of  the  Pathephone 
by  G.  Sommers  &  Co.,  Northwestern  jobbers 
of  the  Pathe  goods.  Manager  Lucien  T.  Ware 
reports  that  a  complete  and  ornate  line  of  in- 
struments will  be  exhibited  and  the  public  at- 
tention compelled.  New  dealers  are  added  to 
the  books  almost  daily. 


Mr.  and  Mrs.  Archie  Matheis  are  taking  their 
annual  automobile  tour.  They  left  Minne- 
apolis for  Lewiston,  Idaho,  by  way  of  Yellow- 
stone Park.  They  have  a  ranch  near  Lewiston 
and  expect  to  rusticate  there  for  some  time  to 
get  in  condition  for  handling  their  fall  business. 

Instead  of  attending  to  conventions  M.  H. 
Lowy,  of  the  Minnesota  Phonograph  Co.,  went 
fishing  at  Gull  Lake,  northern  Minnesota.  He 
expressed  more  than  300  pounds  of  wall-eyed 
pike,  great  northern  pike  and  black  bass. 
Among  the  latter  were  several  weighing  six 
and  seven  pounds,  and  it  is  some  piscatorial  feat 
to  land  a  bass  of  that  size. 

Howard,  Farwell  &  Co.  have  installed  a 
phonograph  department  in  their  Minneapolis 
store.  It  will  be  an  exclusive  Edison  agency. 
The  department  is  handsomely  equipped  and 
conveniently  arranged. 


COLUMBIA  STORES  CO.  IN  NEW  HOME 

Salt  Lake  City,  Utah,  August  6. — The  Colum- 
bia Stores  Co.,  dealers  in  grafonolas,  dicta- 
phones and  records,  this  city,  have  recently 
moved  to  and  are  occupying  the  entire  building 
at  221-223  South  West  Temple  street,  where 
they  have  the  space  and  installed  equipment  to 
take  care  of  the  steadily  increasing  volume  of 
business.  The  company  was  established  in 
August  of  last  year,  and  its  success  since  that 
time  has  been  most  unusual. 


UKULELES 

"Hanalei  Royal  Hawaiian" 

and 

"Kumalae  Cold  Medal" 

Strictly  hand  made  of  thoroughly  seasoned  native  Hawaiian  Koa, 
superior  to  any  other  wood  in  tone  quality. 

Exclusive  agencies  granted  for  Hanalei  Ukuleles — write  for  terms. 
Illustrated  circulars  and  wholesale  price  list  on  request. 

SHERMAN,  CLAY  &  CO. 

Sole  Distributers 
163  Kearny  Street  San  Francisco 
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Another  Record-List  That  Will 
Mean  New  Sales-Records 


It's  the  Columbia  Record  list  for  September — and  if  you 
have  good  reason  to  feel  well  satisfied  with  the  way  the 
August  Columbia  list  sold,  you'll  have  still  better  cause 
with  this  list! 


You  can't  put  your  finger  on  a  single  record  listed  that 
doesn't  show  at  first  sight  that  it's  going  to  SELL — that  it's 
clearly  and  plainly  what  your  customers  want  and  what  they 
are  sure  to  BUY. 


Al  Jolson,  Anna  Wheaton,  Billy  B.  Van — Oscar  Seagle, 
Charles  Harrison,  and  the  Chicago  Symphony  Orchestra — 
another  record  by  Homer  Rodeheaver — the  .first  75c  novelty 
dance  records  by  Jockers  Brothers,  Rector's  Novelty 
Orchestra  and  the  Original  Dixieland  Jass  Band  —  these, 
with  the  latest  patriotic  song-hits  and  the  other  popular 
features  of  the  list,  unmistakably  mean  MONEY  to  the 
dealer — and  more  of  it  than  he  ever  made  on  any  one 
month's  records! 


Columbia  Graphophone  Company 

Woolworth  Building,  New  York 

sis 

sis 
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Figure  your  sales  on  this 

List  of  Columbia  Records 

FOR  SEPTEMBER 


A5977 
12-in. 
$1.50 


A2294 
10-in. 
75c. 


A2306 
10-in. 
75c. 


A2280 
10-in. 
75c. 


Patriotic  Music 

{(a)  STAB  SPANGLED  BANNER, 
(b)  AMERICA.    Chicago  Sym- 
phony Orchestra. 
AMERICAN  PATROL.  Chicago 
Symphony  Orchestra. 

(-THREE     CHEERS     FOR  THE 
ARMY  AND  NAVY.  Edgar  Stod- 
J    dard  and  Broadway  Quartette. 

SONS  OF  AMERICA.   George  H. 
t    O'Connor,  tenor. 

fOVER  THERE.    Peerless  Quar- 
tette. 

H  I  MAY  BE  GONE  FOB  A  LONG, 
LONG  TIME.    Peerless  Quar- 
l  tette. 


OUR  BOYS  IN  A  U.  S.  TBAIN- 
ING  CAMP,  introducing  "Army 
Calls,  Drum  Corps,  Band  and 
the  Patrol  of  the  Recruits." 
Descriptive  sketch.  Prince's 
Band. 

THE  ASSEMBLY  OF  THE 
ALLIES,  Introducing  their  "Na- 
tional  Airs."  Descriptive 
sketch.    Prince's  Baud. 


Broadway's  Song  Hits 


A229G 
10-in. 
75c. 


A2307 
10-in. 
75c. 


A2299 
10-in. 
75c. 


A2288 
10-in. 
75c. 


A2295 
10-in. 
75c. 


A2293 
10-iu. 
75c. 


A2303 
10-in. 
75c. 


A2286 
10-iu. 
75c. 


TILLIE  TITWILLOW.  From 
"Robinson  Crusoe,  Jr."  Al  Jol- 
son,  baritone. 

LILY  OF  THE  VALLEY  (A  NUT 
SONG) — Tenor  duet.  Arthur 
Collins  and  Byron  G.  Harlan. 

NAPOLEON  (Part  I).  From 
"Have  a  Heart."  Billy  B.  Van 
and  Peerless  Quartette. 

NAPOLEON  (Part  II.).  From 
"Have  a  Heart."  Billy  B.  Van 
and  Peerless  Quartette. 

WHERE  DO  WE  GO  FBOM 
HERE?  Arthur  Fields  and 
Peerless  Quartette.. 

THE  MORE  I  SEE  OF  HAWAII 
THE  BETTEB  I  LIKE  NEW 
YORK.    M.  J.  O'Connell,  tenor. 

OH  !  I  WANT  TO  BE  GOOD  BUT 
MY    EYES   WON'T    LET  ME. 

From  "Follow  Me."  Anna 
Wheaton,  soprano. 

HE'S  JUST  LIKE  YOU.     M.  J. 

O'Connell,  tenor. 

CONSTANTINOPLE.       A  u  u  a 

Wheaton,  soprano. 

HELP!  HELP!  I'M  SINKING 
(IN  A  BEAUTIFUL  OCEAN  OF 
LOVE).  Anna  Wheaton,  so- 
prano. 

AIN'T  YOU  COMING  BACK  TO 
DIXIELAND  ?  George  H. 
O'Connor,  tenor. 

IF  YOU  HAD  ALL  THE  WOBLD 
AND  ITS  GOLD.  Jim  Doherty, 
tenor. 

THERE'S  A  MILLION  REASONS 
WHY  I  SHOULDN'T  KISS 
YOU.  Anna  Wheaton,  soprano, 
and  Sam  Ash,  tenor. 

YOU'RE  A  GREAT  BIG  LONE- 
SOME BABY.  M.  J.  O'Connell, 
tenor. 


EVERYBODY'S    "JAZZIN'  " 

Arthur  Collins,  baritone, 
Byron  G.  Harlan,  tenor. 


IT. 

and 


WHEN  IT'S  CIRCUS  DAY  BACK 
HOME.  M.  J.  O'Connell,  tenor, 
with  imitations  by  Gilbert 
Girard. 


A2302 
10-in. 
75c. 


A2300 
10-in. 
75c. 


A2287 
10-in. 
75c. 


SUKl  SAN.  George  Wilson,  tenor. 

I    CALLED    YOU    MY  SWEET- 
HEART.  Henry  Burr,  tenor. 

I    LOVE    YOU,     HONOLULU — 

Tenor  duet.  Robert  Lewis  and 
George  Wilson.  Accompanied 
by  Hawaiian  Guitars. 

SHENANDOAH— Tenor  duet.  Al 
Campbell  and  Henry  Burr. 

fHOW  CAN  I  FORGET  (WHEN 
THERE'S  SO  MUCH  TO  RE- 
MEMBER) ?  Robert  Lewis, 
tenor. 

JUST  AS  YOUR  MOTHER  WAS 

— Tenor  duet.  Albert  Campbell 
and  Henry  Burr. 


A2283 
10-in. 
75c. 


Music — Novelties 


MEDLEY  OF  JIGS,  Introducing 
1,  "Geese  in  the  Bog,"  2,  "Co- 
lairne,"  3,  "Trip  to  the  Cot- 
tage." John  J.  Kimmel.  Ac- 
cordion solo.  Joe  Linder  at  the 
piano. 


A2281 
10-iu. 
75c. 


A  2  305 
10-iu. 
75c. 


A  2  304 
10-in. 
75c. 


IRISH  HEARTS— March  and  two- 
step.    Banjo  solo.     Fred  Van 
.  Eps. 

{HAND-GRENADE  THROWERS' 
MARCH — Accordion  solo.  Guido 
Deiro. 
PREPAREDNESS  MARCH— Ac- 
cordion solo.    Guido  Deiro. 

(PIZZICATO  POLKA— Xylophone 
solo.    Howard  Kopp. 

MARCH— PATRIOTIC— Bell  and 

Xylophone  duet.  Howard  Kopp 
L    aud  Chris  Chapman. 

ONWARD  CHRISTIAN  SOL- 
DIERS—Chimes  solo.  Howard 
Kopp. 

ROCK  OF  AGES.  2.  JESUS 
LOVER  OF  MY  SOUL — Chimes 
solo.    Howard  Kopp. 


Dances— Greatest  Ever! 

Twelve-inch  Records 

YOU'RE  A  GRAND  OLD  FLAG, 

introducing  "The  Yankee  Doo- 
dle Boy."  One-step.  Prince's 
Baud. 


A5978 
12-in. 
$1.25 


A5975 
12-in. 
$1.25 


SOMEWHERE  ON  BROADWAY, 

introducing  "Southern  Gals." 
Fox-trot.    Prince's  Band. 

NATIONAL  MEDLEY  ONE-STEP 

(Part  1),  introducing  1,  "Swa- 
nee  River,"  2,  "Listen  to  the 
Mocking  Bird,"  3,  "Old  Black 
Joe,"  4,  "Johnny  Get  Your 
Gun."    Prince's  Band. 

(Part  II),  introducing  1,  "My 
Old  Kentucky  Home,"  2,  "Massa's 
in  the  Cold,  Cold  Ground,"  3, 
"Turkey  in  the  Straw,"  4, 
"Dixie."    Prince's  Band. 


[  HAWAIIAN     NIGHTS— Waltzes 
A5974    I    Prince's  Orchestra. 
12-in. 
$1.25 


1  MEMORIES,  introducing 
Made    the    World  For 
I    Prince's  Orchestra. 


'You 
Me." 


Ten-inch  Records 


(MELE  HULA- 

and'  Piano 
Brothers. 


A2292 
10-in. 
75c. 


-Fox-trot.  Violin 
duet.  Jockers 


IT  WASN'T  MY  FAULT,  intro- 
ducing "Don't  Tempt  Me"  from 
"Love  O'  Mike."  One-step.  Vio- 
lin and  Piano  duet.  Jockers 
Brothers. 


A2298 
10-in. 
75c. 


COLD  TURKEY— One-step.  Earl 
Fuller's  Rector  Novelty  Orches- 
tra. 

12TH  STREET  RAG— Foxtrot. 
Earl  Fuller's  Rector  Novelty 
Orchestra. 


^INDIANA  —  One-step.  Original 
A2°97        Dixieland  Jass  Band. 

10-in.  -JdARKTOWN  STRUTTERS' 
75c-  BALL.      Fox-trot.  Original 

Dixieland  Jass  Band. 


A2282 
10-in. 
75c. 


NIGHT  TIME  IN  LITTLE 
ITALY— Fox-trot.  Drum  and 
Piano  duet.  Howard  Kopp  and 
Frank  Banta. 

HEZEKIAH— One-step.  Blue  and 
White  Marimba  Band. 


Gems  of  Balladry 


A2278 
10-in. 
75c. 


A5976 
12-in. 
$1.50 


'LITTLE  GREY  HOME  IN  THE 
WEST.  Charles  Harrison,  tenor 


DARLIN' 

.  tenor. 


Charles  Harrison, 


A  2289 
10-in. 
75c. 


("THE     DEAR     HOME  LAND. 

Oscar  Seagle,  baritone. 

I  WHEN     THE  SWALLOWS 
HOMEWARD     FLY.  Oscar 
I    Seagle,  baritone. 


Dialect  Songs 


IT'S  NICE  TO  GET  CP  IN  THE 
MORNIN'  (BUT  IT'S  NICER 
TO  LIE  IN  BED).  Evau  Davies, 
baritone. 

BBEAKFAST  IN  MY  BED  ON 
SUNDAY  MOKNIN'.  Evan 
Davies,  baritone. 


A2290 
10-in.  < 
75c. 


THE  PREACHER  AND  THE 
BEAK.  Arthur  Collins,  bari- 
tone. 

BAKE     DAT     CHICKEN  PIE. 

Arthur  Collins,  baritone,  and 
Byron  G.  Harlan,  tenor. 


Instrumental  Triumphs 


(1)  OLD  DOG  TRAY.  (2)  HARD 
TIMES  COME  AGAIN  NO 
MORE.  Violin.  'Cello  aud 
Piano.    Taylor  Trio. 


A2279 
10-in. 


A2291 
10-in. 
75c. 


(1)  NELLIE  WAS  A  LADY.  (2) 
COME  WHERE  MY  LOVE 
LIES  DREAMING.  Violin, 
'Cello  aud  Piano.    Taylor  Trio. 


f  MAN1SOT 

Band. 


Prince's 


SECOND  REGIMENT  CON- 
NECTICUT NATIONAL 
GUARD  MARCH.  Prince's 
Band. 


[  CHAMARITA.  Portuguese  Dance. 
A2285         Prince's  Band. 
10-in.  J 

75c.       THE  OLD  GREY  MARE — March. 
Prince's  Band. 


Two  Billy  Sunday 
Hymns 

{MY    WONDERFUL  DREAM. 
Homer  A.  Rodeheaver,  baritone. 
HE  KNOWS  THE  WAY.  Homer 
A.  Rodeheaver,  baritone. 
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A  MUCH=TRAVELED  EDISON  MACHINE 

Has  Accompanied  Lieut.  Callahan  to  the  Mex- 
ican Border  and  Back  Again,  and  Will  Short- 
ly Start  for  "Somewhere  in  France" 

"When  we  make  the  'bon  voyage,'  for  which 
I  am  firmly  convinced  we  are  scheduled,  it  is 
my  belief  that  the  turntable  on  the  Regiment's 
New  Edison  will  be  revolving  continuously  at 
the  regulation  eighty  per  minute,  en  route." 

So  writes  First  Lieut.  John  J.  Callahan,  of  the 
First  Battalion  of  the  Seventy-first,  New  York, 


Lieut.  J.  J.  Callahan 

who  in  private  life  is  an  Edison  supervisor. 
Lieut.  Callahan  and  the  New  Edison  spent  the 
summer  together  last  year  down  on  the  border 


with  the  sand-fleas,  scorpions  and  other  de- 
lights of  southern  Texas.  At  present  the  twain 
are  somewhere  in  New  York  State,  keeping- 
watch  and  vigil  over  Gotham's  water  supply,  and 
will  shortly  start  for  "Somewhere  in  France." 
Twice  across  the  American  continent,  and  about 
to  begin  an  overseas  voyage  of  more  than  3,000 
miles,  the  New  Edison,  which  has  been  one  of 
Lieut.  Callahan's  best  friends  since  he  entered 
the  service,  has  made  a  record  for  distance 
covered.  This  instrument  has  required  very 
little  adjustment  during  all  the  time  it  has  been 
in  use,  which  makes  its  record  a  noted  one. 


TALKING  MACHINE  EXPORT  TRADE 

The  Figures  for  May  Presented — Exports  Show 
Increase  for  the  Month 


Washington,  D.  C,  July  31. — In  the  summary 
of  the  exports  and  imports  of  the  commerce  of 
the  United  States  for  the  month  of  May,  1917 
(the  latest  period  for  which  it  has  been  com- 
piled), which  has  just  been  issued  by  the  Bureau 
of  Statistics  of  the  Department  of  Commerce 
and  Labor,  the  following  figures  regarding  talk- 
ing machines  and  supplies,  of  interest  to  mem- 
bers of  the  industry,  appear: 

Talking  machines  to  the  number  of  6,615, 
valued  at  $184,071,  were  exported  for  May,  1917, 
as  compared  with  4,162  talking  machines,  valued 
at  $117,577,  sent  abroad  in  the  same  month  of 
1916.  The  total  exports  of  records  and  sup- 
plies for  May,  1917,  were  valued  at  $192,448,  as 
compared  with  $73,968  in  May,  1916.  For  the 
eleven  months  69,221  talking  machines  were  ex- 
ported, valued  at  $1,797,028  in  1917,  and  36,819, 
valued  at  $1,081,815  in  1916,  while  records  and 
supplies  valued  at  $1,449,978  were  sent  abroad 
during  1917,  as  against  $867,795  in  1916. 


The  Victoria  Talking  Machine  Co.,  Ltd.,  Win- 
nipeg, Man.,  has  been  incorporated  with  a  cap- 
ital stock  of  $20,000  to  manufacture  musical 
instruments,  talking  machines  and  other  spe- 
cialties. 


UNIC0  SYSTEM  OF  EQUIPMENT 

Interesting  Illustrated  Folder  Just  Issued  by 
the  Unit  Construction  Co.  of  Philadelphia, 
Pa. — Handy  Reference  Book  for  the  Trade 

The  Unit  Construction  Co.,  of  Philadelphia, 
Pa.,  has  just  issued  a  most  interesting  folder, 
containing  illustrations  and  descriptions  of  the 
Unico  system  of  equipment  for  the  sale  of 
talking  machines  and  records,  player-pianos, 
music  rolls  and  other  musical  merchandise.  In 
this  connection  they  announce  new  delivery 
terms  whereby  the  Unico  equipment  is  now 
sold,  transportation  prepaid  to  all  points  East 
of  the  Mississippi  River  with  a  pro  rata  allow- 
ance for  points  beyond. 

Every  school  of  architecture  is  covered  in 
these  various  Unico  designs,  which  are  most 
artistic  in  every  respect.  It  is  pointed  out  that 
the  approaching  holiday  season  will  witness  the 
greatest  activity  in  the  history  of  this  country, 
and  at  no  time  was  it  so  necessary  for  the  trade 
to  be  prepared  in  a  most  efficient  way  to  get  the 
best  results  from  their  store  equipment. 

Many  of  the  leading  talking  machine  and 
piano  houses  in  this  country  have  installed  the 
Unico  system,  which  is  constructed  on  a  pat- 
ented sectional  unit  construction  principle,  and 
wherever  these  departments  have  been  installed 
they  have  never  failed  to  result  in  increased 
sales  and  profits.  Dealers  considering  the  im- 
provement of  their  stores  will  do  well  to  write 
for  this  circular,  as  it  furnishes  them  a  great 
number  of  ideas  that  are  of  value  and  provides 
them  with  an  equipment  that  is  distinctly  in- 
dividual. This  folder  is  accompanied  by  dis- 
count and  term  schedules  and  order  blanks, 

EX=G0VERN0R  YATES  MAKES  SPEECH 

Springfield,  III.,  August  7. — The  Artofola  Co. 
is  now  running  its  factory  and  turning  out  ma- 
chines. At  a  meeting  of  the  board  of  di- 
rectors which  was  held  here  recently  ex-Gov- 
ernor Richard  Yates  gave  a  brief  address,  and 
S.  Spoden,  of  Chicago,  talked  on  sales  ef- 
ficiency. 


LONG  CABINETS 


D  83 

In  all  finishes.  Specially  adapted 
for  use  with  Columbia  50.  Front 
posts  made  to  follow  lines  of  posts 
on  Columbia  75. 


FIRST  and  FOREMOST 

In  the  cabinet  field. 

Why?    Because  we've  specialized  in 

CONSTRUCTION 
FINISH  and 
ADAPTABILITY 

Our  supremacy  in  these  essentials 
warrants  your  handling  the  perfect 
line. 

That's  why  you  should  anticipate  your 
wants  NOW,  when  the  season's  at 
its  height. 


D  79 

In  all  finishes.    Shown  with  top 

moulding  and  shelves. 
Specially    adapted    for   use  with 
Victrola  IX. 


Prompt  deliveries  on  all  orders.    Write  for  Illustrated  Catalogue  of  complete  line 

THE  GEO.  A.  LONG  CABINET  COMPANY 

HANOVER,  PA. 
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SAN  FRANCISCO  TRADE  IS  PLANNING  FOR  THE  FUTURE 

Talking  Machine  Dealers  and  Jobbers  Endeavoring  to  Overcome  Possible  Stock  Shortage — Local 
Dealers'  Association  Arranges  for  Launch  Ride — Latest  Developments  in  the  Field 

5 


San  Francisco,  Cal.,  August  5. — The  local 
talking  machine  dealers  and  distributors  are  de- 
voting much  attention  to  their  future  needs  in 
view  of  the  threatened  increased  difficulties  in 
getting  deliveries  on  such  goods  as  musical  in- 
struments from  the  East  a  little  later  in  the 
year,  when  under  normal  conditions  shipments 
of  holiday  stock  would  be  the  heaviest.  Some 
of  the  San  Francisco  houses  are  already  fairly 
well  stocked  up,  but  strenuous  efforts  are  be- 
ing made  to  get  much  more  goods  across  the 
continent  before  the  end  of  September.  Sum- 
mer business  is  very  gratifying  here.  Whatever 
lines  may  have  suffered  acute  dulness  during  the 
vacation  period,  talking  machines  cannot  be 
included,  as  the  dealers  generally  report  a  good 
June  and  July  business,  and  no  apprehension  is 
felt  regarding  August.  With  city  schools  open- 
ing and  families  returning  from  the  suburban 
districts  the  quietest  period  of  the  year  is  con- 
sidered past.  From  now  on  a  steady  increase  is 
looked  for  during  the  remainder  of  the  year. 

As  a  number  of  the  members  of  the  San 
Francisco  and  Oakland  Talking  Machine  Deal- 
ers' Association  were  away  on  vacations,  the 
July  meeting  was  adjourned  without  much  busi- 
ness being  transacted.  Arrangements  were  con- 
cluded, however,  for  a  launch  ride  on  the  Bay 
early  this  month.  Wm.  F.  Morton,  of  Sher- 
man, Clay  &  Co.,  has  charge  of  the  details. 
He  has  secured  a  launch  from  the  Monticello 
Steamship  Co.,  which  will  accommodate  about 
125'  merry-makers.  Starting  early  in  the  day, 
the  trip  is  planned  so  as  to  land  at  Paradise 
Cove  for  a  picnic  lunch.  Music  will  be  fur- 
nished for  dancing,  and  other  forms  of  enter- 
tainment will  be  provided,  so  everyone  is  look- 
ing forward  to  a  very  pleasant  outing. 

After  attending  the  convention  of  the  National 
Association  of  Talking  Machine  Jobbers  at  At- 
lantic City,  Andrew  G.  McCarthy,  treasurer  of 
Sherman,  Clay  &  Co.,  remained  in  the  East  to 
look  after  various  business  matters  for  his 
firm,  and  did  not  reach  home  until  the  end  of 
the  month.  As  Western  distributors  of  Victor 
goods,  Sherman,  Clay  &  Co.  are  rushing  de- 
liveries from  the  factory  in  order  to  care  for 
the  holiday  requirements  of  the  Pacific  Coast 
trade  to  the  very  best  of  their  ability.  L.  S.. 
Sherman  says  both  their  retail  and  wholesale 
talking  machine  business  held  up  especially  well 
this  July,  with  collections  better  than  usual 
for  the  vacation  season. 

Fred  A.  Denison,  district  manager  for  the  Co- 
lumbia Graphophone  Co.,  has  been  out  of  town 
most  of  the  t  me  for  several  weeks,  having  made 


a  trip  to  the  Northwest,  enjoyed  a  week's  va- 
cation in  the  Yosemite  Valley,  called  on  the 
trade  in  southern  California,  and  immediately 
thereafter  left  for  the  East  to  visit  the  factory. 
Upon  his  return  from  the  Northwest  he  an- 
nounced several  changes  in  that  part  of  his 
territory.  The  company  has  sold  out  its  branch 
in  Spokane,  Wash.,  to  the  Columbia  Stores  Co., 
which  has  maintained  jobbing  agencies  for  Co- 
lumbia goods  in  Denver  and  Salt  Lake  for  some 
time  with  excellent  success.  G.  PI.  Williams, 
formerly  in  charge  of  the  Spokane  office,  has 
been  transferred  to  Seattle  to  succeed  C.  V.  H. 
Jones,  who  in  turn  has  been  transferred  to  San 
Francisco.  In  Seattle  the  retail  store  has  been 
discontinued,  and  a  new  location  secured  for 
the  wholesale  establishment  in  the  Maritime 
Building.  W.  E.  Henry,  formerly  in  charge  of 
the  San  Francisco  branch,  has  resigned  to  go 
into  business  for  himself;  in  just  what  capacity, 
he  has  not  announced  as  yet.  Mr.  Denison  is 
not  expected  home  from  the  East  until  about 
August  15.  Heavy  shipments  of  stock  have  been 
arriving  at  the  local  warerooms. 

A.  W.  White  has  resigned  as  manager  of  the 
talking  machine  department  of  the  Emporium, 
and  is  preparing  to  open  a  store  in  Berkeley, 
Cal.  He  has  secured  a  location  on  Telegraph 
avenue,  near  one  of  the  main  entrances  to  the 
University  of  California,  and  will  have  the  place 
nicely  fitted  up  to  cater  to  the  needs  of  the  col- 
lege city. 

The  Emporium  department  is  now  under  the 
management  of  August  Bruhn,,  who  for  some 
time  has  been  general  manager  of  a  group  of 
departments,  including  talking  machines,  sew- 
ing machines,  etc.  H.  Murphy,  recently  from 
Plonolulu,  has  joined  the  Emporium  staff. 

Under  a  new  arrangement  at  Kohler  & 
Chase's,  Everett  Worthington  has  direct  charge 
of  the  talking  machine  department  in  addition 
to  his  duties  as  general  retail  manager.  John 
Gercovich,  former  manager  of  the  talking  ma- 
chine department,  is  no  no  longer  with  the  com- 
pany. 

W.  J.  Carson,  manager  of  the  Edison  Shop 
on  Geary  street,  has  no  complaints  to  make 
about  business,  as  July  sales  compared  very 
satisfactorily  with  the  same  period  of  last  year. 
He  considers  the  outlook  good  for  fall  and  win- 
ter business  and  is  making  preparations  accord- 
ingly. 

F.  B.  Travers  is  spending  a  good  part  of  his 
time  nowadays  traveling  in  the  interests  of  the 
Sonora  phonograph.  He  returned  from  the 
South  a  few  days  ago  and  left  almost  imme- 


diately on  a  Northern  trip.  At  the  Phono- 
graph Shop,  which  features  Sonora  and  Co- 
lumbia products,  July  business  was  well  up  to 
expectations. 

Claude  A.  Adou,  who  represents  the  Emdrson 
Phonograph  Co.  in  the  territory  west  of  Den- 
ver, has  taken  additional  space  on  the  second 
Hoor  of  the  Monadnock  Building  in  order  to 
carry  a  large  reserve  stock  of  records  at  this 
point  for  the  accommodation  of  the  Western 
trade.  He  has  completely  rearranged  his  quar- 
ters with  a  view  to  facilitating  the  filling  of 
orders  as  much  as  possible.  Five  travelers  are 
now  on  the  road,  and  Mr.  Adou  reports  good 
returns  coming  in  from  all  sections  of  the  Pa- 
cific Coast. 

Walter  S.  Gray,  Pacific  Coast  representative 
of  the  Domestic  Talking  Machine  Co.,  spent 
the  greater  part  of  the  month  of  July  in  south- 
ern California,  and  upon  his  return  from  the 
South  proceeded  to  the  Northwest,  expecting 
to  be  gone  until  the  end  of  August.  Mr.  Gray 
is  now  establishing  jobbing  agencies  in  various 
sections  of  his  territory. 

Mr.  Marshall,  of  Edison  Phonographs,  Ltd., 
Western  distributors,  spent  a  few  days  at  the 
San  Francisco  headquarters  last  week,  and  then 
returned  to  Portland,  Ore. 

Jas.  J.  Black,  of  the  Wiley  B.  Allen  Co.,  made 
a  trip  to  Lake  Tahoe  last  week,  in  company 
with  Frank  Anrys,  general  manager. 

F.  A.  Levy,  head  of  the  California  Phono- 
graph Co.,  has  been  enjoying  a  vacation  at  Bart- 
lett  Springs  in  Lake  County. 


PLAN  AN  AGGRESSIVE  CAMPAIGN 


Pathe  dealers  throughout  the  country  are  mak- 
ing plans  for  an  aggressive  campaign  in  behalf 
of  the  new  Pathe  records  listed  in  the  Septem- 
ber supplement.  This  supplement  contains  a 
splendid  list  of  selections  recorded  by  Muratore, 
the  famous  tenor;  Rosa  Raisa,  soprano;  Alma 
Beck,  contralto,  and  Craig  Campbell,  tenor. 
This  supplement  also  announced  the  first  rec- 
ords of  M.  Belhomme,  baritone  of  the  Opera 
Comique,  Paris,  together  with  several  popular 
hits,  patriotic  and  dance  selections. 


RECEIVE  CARLOAD  OF  EDISONS 

Shreveport,  La.,  July  21. — The  Boothe  Furniture 
&  Carpet  Co.,  of  this  city,  has  just  received  a 
carload  shipment  of  New  Edison  Diamond  Disc 
phonographs,  ranging  in  price  from  $100  to 
$250.  This  shipment  was  made  through  the 
Diamond  Music  Co.,  Inc.,  Southern  Edison  dis- 
tributor, with  headquarters  in  New  Orleans,  who 
states  that  this  has  been  the  largest  individual 
shipment  to  a  dealer  south  of  the  Mason  and 
Dixon  line. 


THE  NEW  "DAYTON"  MOTOR 


Buy  Direct  from 
the  Actual  Maker" 


Made  by  World's  Best  Mechanics  in  the  "  City  of  Precision " 

This  motor  completely  satisfies  every  talking  machine  man- 
ufacturer and  every  user. 

Let  us  prove  that  the  Dayton  Motor 
II  ^^^^^^Bg^gT^      is  the  best  motor  in  the  world.  3 

styles  and  sizes.  Others  under  way. 

We  also  manufacture  four  styles  of 
Tone  Arms  and  Sound  Boxes. 


Write  us  today  for  Full 
Particulars 


No.  11 
DAYTON 
MOTOR 


The  Thomas  Manufacturing  Co. 

322  Bolt  Street,  Dayton,  Ohio 
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The  Trade  In  Boston  And  New  England 

JOHN  H.  WILSON,  MANAGER,  324  WASHINGTON  STREET,  BOSTON,  MASS. 


Boston,  Mass.,  August  6. — The  month  was 
ushered  in  by  the  most  torrid  sort  of  weather, 
and  it  was  but  a  duplication  of  the  sort  with 
which  July  ended.  Never  before  in  the  history 
of  the  city,  or  since  weather  observations  have 
been  taken,  has  there  been  so  long  a  spell  of 
intensely  hot  conditions.  This  has  had  a  de- 
pressing effect  on  retail  business,  although  it 
has  not  been  felt  much  in  the  wholesale  end 
where  there  appears  to  be  about  the  usual  busi- 
ness that  one  finds  in  midsummer.  The  heat 
has  caused  the  closing  of  many  stores,  and 
among  them  the  wholesale  department  of  the 
Columbia  Graphophone  Co.  in  Federal  street, 
whose  manager,  Mr.  Mann,  generously  sent  his 
large  staff  of  help  home,  an  act  that  was  greatly 
appreciated  especially  by  the  women.  The 
Oliver  Ditson  Co.'s  place  was  another  that 
closed.  To-day,  however,  has  shown  an  im- 
provement, and  things  commercially  are  begin- 
ning to  get  back  to  normal. 

Keeping  Close  to  Business 

W.  O.  Pardee,  of  the  Pardee-Ellenberger 
Co.,  Inc.,  who  was  at  the  Oliver  street  head- 
quarters to-day,  is  one  of  those  who' is  not  tak- 
ing any  vacation  this  summer,  as  he  feels  it  is 
advisable  to  keep  pretty  close  to  business.  He 
says  that  on  the  whole  he  finds  his  home  a  good 
place  during  the  summer.  Mr.  Pardee  is  regret- 
ting the  loss  of  one  of  his  valued  employes  in 
his  New  Haven  store,  Miss  Mae  Staehle,  who 
has  lately  been  married.  Another  of  his  staff 
to  enter  the  bonds  of  matrimony  in  September 
is  T.  E.  Dean,  one  of  his  traveling  men.  Two 
others  whose  services  he  has  been  deprived  of 
because  of  the  war  are  H.  G.  Cath  and  P.  A. 
Warner,  both  of  them  are  in  the  Connecticut 
Cavalry.  Another  from  the  Boston  office,  of 
which  Frederick  H.  Silliman  is  manager,  who 
has  gone  to  the  front  is  Arthur  Stanley,  who 
is  in  the  navy.  F.  T.  Keeney,  of  the  Boston 
store,  is  taking  a  vacation  in  New  Hampshire. 
Manager  Silliman  says  he  does  not  expect  to 
get  away  at  all  this  summer. 

Steinert's  New  Victor  Warerooms 

There  is  the  liveliest  anticipation  over  the  ex- 
tensive changes  t'hat  are  under  way  at  the  M. 
Steinert  &  Sons  house  in  Boylston  street,  by 
which  the  Victor  department  is  to  be  better 
housed  than  ever  before.  It  is  announced  that 
the  new  quarters  will  be  ready  about  the  first 
of  September,  and  meanwhile  workmen  are  as 
busy  as  they  can  be  getting  things  into  shape. 


The  new  Victor  warerooms  will  be  on  the 
ground  floor  and  largely  for  this  reason  they 
will  be  far  more  convenient  for  the  public  than 
before.  Both  the  finishing  and  furnishings  are 
promised  to  be  something  quite  out  of  the  ordi- 
nary, for  Alexander  Steinert  is  sparing  no  ex- 
pense in  making  the  Victor  department  second 
to  none  in  the  city.  In  the  general  oversight 
of  these  interior  changes  Mr.  Steinert  is  hav- 
ing the  valuable  co-operation  of  his  two  sons, 
Russell  L.  Steinert  and  Robert  Steinert. 
New  Ditson  Building  Near  Completion 

The  new  Oliver  Ditson  Co.'s  marble  front 
building  in  Tremont  street,  the  second  story 
of  which  is  to  contain  the  company's  large  Vic- 
tor headquarters,  is  about  completed,  and  in  a 
short  time  the  company  will  begin  to  move 
from  its  present  quarters  farther  downtown. 
Manager  Henry  A.  Winkelman  is  eagerly  watch- 
ing the  progress  of  his  own  quarters  in  par- 
ticular, and  he  will  have  every  reason  to  be  im- 
mensely proud  of  his  new  warerooms  when  the 
company  finally  gets  settled. 

At  Reserve  Training  Camp 

Charles  W.  Morrill,  lately  one  of  the  staff 
of  the  Victor  department  of  the  A.  M.  Hume 
Co.,  is  at  the  Reserve  Officers'  Training  Camp 
at  Plattsburg.  His  training  at  Dartmouth  Col- 
lege, where  a  few  years  ago  he  was  prominent 
in  football,  has  been  of  immense  value  to  him 
in  his  strenuous  training. 

Visitors  to  the  Local  Trade 

Three  local  visitors  who  made  a  trip  to  Bos- 
ton following  the  convention  were  R.  B.  Ailing, 
of  Detroit,  an  Edison  jobber  in  that  city;  M.  M. 
Blackman,  a  Kansas  City  jobber,  and  G.  U. 
Silzer,  of  Sioux  City,  la.  They  were  callers 
at  the  Pardee-Ellenberger  Co.'s  local  head- 
quarters, and  also  paid  other  visits  among  the 
local  trade. 

Made  Post-Convention  Visits 

Ralph  W.  Longfellow,  of  the  Victor  and  Edi- 
son departments  at  Chickering  &  Sons'  Tremont 
street!  warerooms  following  his  visit  to  the 
convention,  made  stops  at  several  places  in 
Long  Island  and  then  visited  his  brother  who 
is  associated  with  the  Pardee-Ellenberger  Co. 
in  New  Haven,  Conn.  Andrew  Lyons,  of  the 
Chickering  staff,  left  to-day  for  Cape  Cod  for 
his  vacation. 

To  Camp  on  Coast  of  Maine 

Billy  Fitzgerald,  manager  of  the  wholesale 
department   of  the   Eastern  Talking  Machine 


Co.'s  Tremont  street  headquarters,  leaves  about 
the  middle  of  the  month  for  Camp  "  'Tis  Ours" 
on  the  coast  of  Maine.  Manager  Fitzgerald 
says  the  wholesale  business  with  his  house  has 
been  quite  good  this  summer. 

In  the  Service  of  the  Nation 

John  Alsen,  manager  of  the  Victor  and  Edi- 
son department  for  George  Lincoln  Parker,  is 
now  officially  in  the  service  of  the  nation,  and 
is  stationed  with  the  First  Engineers,  lately  the 
First  Corps  of  Cadets  at  their  armory  in  Co- 
lumbus avenue.  It  will  be  a  week  longer, 
probably,  before  they  go  into  camp  in  the  South. 
Joins  Forces  of  Harvey  Co. 

E.  B.  Holmes,  lately  manager  of  the  Victor 
and  Columbia  department  at  the  Jordan  Marsh 
Co.'s  department  store,  is  now  with  C.  C.  Har- 
vey Co.  in  Boylston  street  as  salesman  in  as- 
sociation with  Manager  White.  The  latter  has 
been  taking  his  vacation  at  Onset,  Mass.  Carl 
Root,  one  of  Manager  White's  salesmen,  has 
been  spending  his  vacation  at  Winthrop.  Man- 
ager White  reports  business  as  having  been 
quite  good  thus  far  this  summer. 

Opens  Store  on  Washington  Street 

Edward  F.  Henning,  who  has  conducted  a 
Victrola  and  Columbia  store  in  the  Egleston 
square  district  of  the  city  for  some  time,  has 
opened  a  talking  machine  repairing  shop  at  293 
Washington  street,  in  the  center  of  the  city 
under  the  firm  name  of  Edward  F.  Henning  & 
Co. 

Sorry  to  Hear  of  News  of  Illness 

J.  Spillane,  one  of  the  salesmen  of  the  East- 
ern Talking  Machine  Co.,  is  reported  to  be  ill 
in  a  hospital  in  France.  "Jerry"  was  one  of 
the  boys  who  went  over  with  a  hospital  unit 
several  months,  ago,  and  his  friends  hope  the 
news  of  his  indisposition  is  not  true. 

Anticipate  Big  Fall  Trade 

Manager  Fred  E.  Mann,  who  is  so  up  to  his 
eyes  in  business  this  year  because  of  the  de- 
mands made  upon  him  in  the  conduct  of  the  Co- 
lumbia Graphophone  Co.'s  business,  is  full  of 
anticipation  for  the  fall  trade.  He  says  that 
everywhere  his  staff  are  finding  dealers  opti- 
mistic over  fall  business  and  they  are  acting  on 
their  convictions  by  placing  large  orders  even 
now,  for  they  well  know  from  past  experiences 
that  it  is  the  early  bird  that  catches  the  worm. 
Mr.  Mann  says  further  that  he  is  ordering  all 
the  stock  he  can  get  hold  of,  for  he  realizes  what 
the  wholesale  department  will  be  up  against 


EVERY  FAMILY 

that  is  losing  part  of  its  circle,  due  to  the  exigencies  of  war,  needs  music  in  the  home 

EVERY  DEALER 

who  is  full  of  patriotism  is  educating  these  families  to  cheer  the  home  spirit  with  an 
abundance  of  good  Victrola  music. 

The  LIVE  JOBBER 

is  supplying  Victor  dealers  with  records  that  are  particularly  apropos  of  the  times  and 
with  valuable  sales  suggestions  that  will  materially  increase  the  sale  of  Victor  goods, 
regardless  of  war  talk  and  hot  weather. 

If  you  want  real  de  luxe  Victor  service  we  respectfully  refer  you  to  the 

EASTERN  TALKING   MACHINE  COMPANY 

177  TREMONT  STREET  BOSTON,  MASS. 
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THE  TRADE  IN  BOSTON  AND  NEW  ENGLAND— (Continued  from  page  20) 


ARCH  ST* 

Victor  Distributors 

Many  talking  machine  owners  are  forming  their 
record  buying  habits  now.  Be  sure  they  find  what 
they  want  when  they  come  to  your  store.  Keep 
your  VICTOR  record  stocks  complete. 

We  can  help  you  for  we  have 

The  Largest  and  Most 

Complete  Stock  of 
Records  in  New  England 


Write,  or  Telephone  Beach  1330 


M.  STE1NERT  &  SONS  CO.,  35  Arch  St.,  BOSTON 


ing  of  his  safe  arrival  at  Bordeaux,  France,  on 
July  4,  and  of  his  departure  a  few  days  later  to 
the  training  camps,  following  a  visit  to  Paris. 
E.  H.  Lansing  Again  in  Harness 

After  a  pleasant  vacation  at  Fort  Popham, 
E.  H.  Lansing,  the  Boston  manufacturer  of 
khaki  coverings  for  machines,  is  back  on  the  job 
and  with  the  return  of  more  seasonable  weather 
he  is  finding  business  picking  up  very  mate- 
rially. A  large  number  of  the  local  dealers  are 
liberal  patrons  of  Mr.  Lansing's  output,  which 
is  rapidly  growing  in  popularity  with  dealers 
and  distributors  having  large  houses  outside  of 
the  city. 


CLEVER  ADVERTISING  STUNT 


Instituted  by  Manager  Benson,  of  Norumbega 
Park,  in  Which  the  Columbia  Is  Featured 

Boston,  Mass.,  August  10. — The  accompanying- 
photograph  will  give  an  idea  of  the  advertising 
"stunt"  which  is  being  carried  on  by  Manager 


later,  and  by  way  of  housing  the  large  stock 
now  on  the  way  he  is  arranging  for  extra  storage 
facilities  in  the  city. 

In  the  meantime  Assistant  Manager  William 
S.  Parks  is  busily  engaged  in  changing  the  sys- 
tem of  keeping  accounts  touching  the  dealers' 
relation  to  the  wholesale  department,  and  he 
has  worked  out  a  valuable  system,  one  that  he 
originated  while  in  the  South  and  which  is  thor- 
oughly practical. 

Vacations  the  Order  of  the  Day 

Several  of  the  traveling  staff  have  been  or  are 
now  off  on  their  vacations.    J.  F.  Luscomb  has 


been  to  Newport.  Norman  Mason  is  soon  going 
to  Maine;  Fred  Erisman  is  away  in  Maine,  mak- 
ing a  special  stop  at  Portland;  Tim  Hayes,  of 
the  credit  department,  is  home  from  a  trip  to 
Boothbay  Harbor  and  Southport,  and  Henry  F. 
Dolan  is  going  next  week  to  Jackson,  N.  H., 
where  he  plans  to  do  some  hiking  over  the 
Presidential  Range. 

Jack  Gray,  secretary  to  District  General  Man- 
ager Wilson  at  the  home  office,  was  a  recent 
visitor  to  the  Boston  headquarters.  The  boys 
at  the  Eastern  have  had  a  letter  from  W.  S. 
Townsend,  formerly  of  the  Columbia  staff,  tell- 


Mammoth  Grafonola  Used  to  Advertise  Park 

Benson,  of  Norumbega  Park,  which  is  located  on 
the  outskirts  of  Boston  and  which  contains  the 
largest  open  air  theatre  in  the  country. 

An  enlarged  model  of  the  Columbia  Grafonola 
200  has  been  built  on  a  Ford  chassis  and  there 
is  enough  space  inside  this  Grafonola  for  a 
man  to  sit  and  operate  a  Grafonola  SO.  The 
automobile  is  driven  around  Greater  Boston, 
and  stops  on  a  prominent  street  corner  where 
(Continued  on  page  22) 
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BAGSHAW  NEEDLES 


are  the  evolution  of  a  master  art.  When  the  talking  machine  was  in  its 
very  infancy,  the  house  of  Bagshaw  took  up  the  making  of  needles.  The 
supremacy  of  Bagshaw  needles  was  almost  immediately  attained  and  since 
that  time,  due  to  the  progressive  Yankee  spirit  of  the  Bagshaw  organiza- 
tion, the  supremacy  of  Bagshaw  needles  has  been  vigorously  maintained. 
Acoustic  perfection  was  only  possible  when  needle-making  had  been 
developed  to  a  master  art,  but  that  the  house  of  Bagshaw  was  successful 
in  this  endeavor  is  testified  to  by  the  fact  that  to-day  Bagshaw  needles 
are  universally  recognized  for  acoustic  perfection. 


W.  H.  BAGSHAW  CO. 


Lowell,  Mass. 
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THE  TRADE  IN  BOSTON 

(Continued  from  page  21) 


A  STORY  WITH  A  MORAL 


it  plays  a  number  of  popular  Columbia  records 
to  draw  a  crowd  and  then  plays  a  personally 
recorded  story  of  Norumbega  Park.  This  record 
was  made  in  the  Columbia  Co.'s  personal  record 
laboratories. 

Manager  Benson  is  very  enthusiastic  about 
the  effectiveness  of  this  "stunt"  which  has  re- 
sulted in  a  much  larger  attendance  at  Norum- 
bega Park  than  any  previous  season. 


How  Courtesy  and  Attention  Brings  Its  Reward 
— A  True  Story  by  Chas.  M.  Schwab 


WAR  DOUBLES  OJJR_  FOREIGN  TRADE 

1917  Exports  $6,280,000,000,  Against  $2,365,000,000 
for  1914,  and  Imports  Increased  40  Per  Cent. 


The  foreign  trade  of  the  United  States  for  the 
fiscal  year  ended  June  30,  1917,  was  twice  as 
great  as  that  of  1914,  immediately  preceding 
the  war,  according  to  a  compilation  completed 
last  week  by  the  National  City  Bank. 

The  gold  holdings  of  the  United  States  at 
the  end  of  July  are  $3,090,607,703,  compared  with 
$1,890,678,304  at  the  close  of  July,  1914. 

The  exports  and  imports  of  merchandise  in 
1917  are  set  down  at  $8,900,000,000,  against  $6,- 
531,000,000  in  1916,  $4,443,000,000  in  1915,  and 
$4,259,000,000  in  1914,  the  fiscal  year  which 
ended  only  one  month  before  the  beginning  of 
the  war.  The  gold  and  silver  imports  and  ex- 
ports of  the  fiscal  year  1917  aggregate  $1,- 
382,381,000. 

The  foreign  trade  in  merchandise  alone  in 
1917  was  double  that  of  the  year  before  the 
war,  the  1917  figures  being  official  returns  for 
eleven  months,  and  an  estimate  for  June  based 
upon  that  of  May.  Imports  are  set  down  at 
$2,634,000,000  in  the  fiscal  year  1917,  against  $1,- 
894,000,000  in  1914,  a  gain  of  $740,000,000,  or  40 
per  cent.,  in  the  three-year  period;  the  exports 
are  set  down  at  $6,280,000,000  in  1917,  against 
$2,365,000,000  in  1914,  a  gain  of  $3,915,000,000,  or 
165  per  cent.,  and  the  total  trade  at  $8,914,000,000, 
against  $4,259,000,000,  a  gain  of  $4,655,000,000, 
or  109  per  cent. 


"One  rainy  day  a  wet  and  disheveled  woman 
entered  a  New  York  department  store,"  said 
Charles  M.  Schwab,  in  his  recent  reminiscences. 
"The  clerks  were  discussing  the  baseball  scores, 
and  all  except  one  were  too  interested  to  stop 
and  wait  on  the  lone  customer.  He  stepped 
aside  promptly  and  filled  her  order  with  the 
greatest  care  and  courtesy.  When  the  woman 
left  she  asked  for  his  card.  Later  this  firm  re- 
ceived an  order  for  complete  furnishings  for 
a  great  estate  in  Scotland.  With  the  order  came 
the  condition  that  a  certain  clerk  be  sent  to 
Scotland  to  supervise  the  furnishing.  The  name 
mentioned  was  that  of  the  man  who  had  waited 
on  the  disheveled  woman  that  rainy  day. 

"  'But  he  is  our  youngest  and  most  inexperi- 
enced clerk,'  the  manager  protested.  'Hadn't 
we  better  assign  Mr.  ?' 

"'No,  I'll  have  this  man  or  none,'  the  woman 
answered.  She  was  Mrs.  Andrew  Carnegie,  the 
customer  who  had  been  ignored  by  the  baseball 
fans.  The  estate  was  Skibo  Castle.  The  green 
clerk  supervised  its  furnishings.  He  has  since 
become  the  head  of  a  large  business." 


that  he  has  already  spent  his  future,  in  the  sense 
that  he  has  largely  shaped  and  fixed  it;  so 
that  it  will  contain  nothing  essentially  different 
from  what  he  himself  has  already  put  into  it. 
If  he  can  realize  by  thirty  that  he  is  spending 
his  future  every  day  it  will  be  a  good  thing 
for  him. 


CHAS.  F.  SIMES  AT  TRAINING  CAMP 

Boston,  Mass.,  August  6. — Chas.  F.  Simes, 
president  of  the  Veeco  Co.,  manufacturers  of 
the  Veeco  Electric  Drive  and  other  talking  ma- 
chine specialties,  enlisted  in  the  Massachusetts 
National  Guard  some  time  ago  and  is  now  in 
camp  at  Boxford,  with  the  Second  Regiment 
Field  Artillery,  headquarters  company. 


WHEN  A  MAN  JTRULY  REALIZES 

At  twenty  a  man  lives  largely  in  an  imaginary 
future.  At  thirty  he  seems  still  to  have  fairly 
incalculable  powers  and  opportunities  to  draw 
upon.  At  forty  he  begins  to  realize  what  he 
fully   knows,   probably,    at    forty-five — namely, 


ROBINSON  THEJ>HIL0S0PHER 

Talking  Machine  Salesman  Issues  Some  Clev- 
erly Written  Cards 

Chas.  J.  Robinson,  whose  philosophic  dis- 
sertation, "Ten  Golden  Rules,"  was  referred 
to  in  The  World  something  more  than  a  year 
ago,  and  which  has  become  widely  popular  as 
a  code  of  conduct,  judging  from  its  increasing 
sales,  has  given  further  proof  of  his  versatility 
by  just  bringing  out  "Ten  Treasures,"  a  key  to 
good  reading,  and  "Ten  Points,"  a  guide  to 
health,  which  are  gotten  up  for  desk  or  mailing 
purposes  on  post  cards. 

In  his  ten  suggestions  on  literature  and  health 
Mr.  Robinson  displays  wide  observation  and 
study,  and  he  sets  forth  suggestions  that  can- 
not fail  to  be  of  distinct  value  and  help  to 
readers.  Mr.  Robinson  has  also  brought  out 
cards  on  "Ten  Political  Problems"  for  discus- 
sion of  Parents'  Associations  in  Public  School- 
center  meetings,  and  "Ten  Fundamental  Laws 
of  Nature." 

In  the  home,  on  the  desk  or  in  one's  pocket, 
these  cards  will  be  found  mental  energizers, 
and  in  this  way  they  have  a  distinct  value  for 
the  busy  man  who  has  little  time  to  dwell  upon 
such  essentials  to  happiness  as  good  health, 
good  literature,  good  politics  and  a  proper  ob- 
servance of  the  laws  of  nature. 

Mr.  Robinson,  who  is  at  present  connected 
with  the  outside  sales  department  of  the  Co- 
lumbia Graphophone  Co.,  in  New  York,  at  one 
time  represented  The  Talking  Machine  World 
in  Germany,  with  headquarters  in  Berlin 


It's  all  right  to  mount  upward,  but  the  fellow 
who  falls  from  the  top  has  the  furthest  to  fall. 


Yes,  Sir— Real  Service 


Every  Pathephone 

Every  Record 

Victor&Co. 

BUFFALO,  N.  Y. 

See  us  for  the  agency  in  your 
locality  or  drop  us  a  line  and  our 
representative  will  call.  Ter- 
ritory is    being    taken  rapidly. 


Don't  Wait— Until  It's  Too  Late 

Be  the  Pathephone  man  in  your  town — Write  today 


Supplement— The  Talking  Machine  World,  August  15,  1917 


Otto  Heineman  Phonograph  Supply  Co. 


INCORPORATED 


25  WEST  45th  STREET,  NEW  YORK 
FACTORIES,  ELYRIA,  OHIO— NEWARK,  N.  J. 


CHICAGO 


ATLANTA 


SEATTLE 


CINCINNATI 


TORONTO 


A  FALL  SUGGESTION 


Our  patrons  will  find  it  advisable  to  place  their  orders  now 
for  their  fall  requirements.  Owing  to  the  unsettled  con- 
ditions in  the  raw  material  market  our  output  this  fall  of 

Heineman  and  Meisselbach 
Motors,  Tone  Arms  and  Sound  Boxes 

will  be  limited.  We  will  do  our  utmost  to  render  maxi- 
mum service  to  our  customers,  but  their  orders  should  reach 
us  as  early  as  possible  in  order  that  they  may  receive  prompt 
deliveries. 


President 
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We  arc  perpetually  advertising  comparison — and  we 
have  no  apology  lor  it.  On  the  contrary  it  appears 
to  us  that  we  have  not  been  saying  halt  enough  about 
comparison  o!  the  variety,  class  and  quality  ot  the 
Columbia  Monthly  Record  Lists.  Try  it— month  by 
month,  record  by  record. 


Columbia  Graphophone  Co. 

Woolvvorth  Building,  New  York 


NEW  YORK  TALKING  MACHINE  CO.  STAFF  ENJOY  OUTING  lyraphone  co.  of  America  expands 


Before  leaving  to  join  the  colors  of  "Uncle 
Sam,"  several  members  of  the  sales  and  clerical 
staffs  of  the  New  York  Talking  Machine  Co., 
Victor  distributor,  accompanied  by  a  number 
of  their  co-workers,  accepted  the  invitation  ex- 


How  the  Prospective  Recruits  Enjoyed  Their  Outing 


tended  by  Miss  Grace  Hetherington,  of  the  com- 
pany's office  staff,  to  visit  her  summer  home  at 
Edgewater,  L.  I. 

The  accompanying  photograph  was  taken  dur- 
ing the  course  of  the  day's  fun,  and  judging  from 
the  happy  expression 
that  is  unanimous  in 
this  picture,  every  one 
of  the  guests  thor- 
oughly enjoyed  their 
visit.  Among  those 
in  the  picture  are  W. 
L.  Garber  and  John 
Connolly,  who  have 
already  joined  the 
colors  for  service  in 
France;  S.  B.  Schoon- 
maker,  C.  B.  Mason, 
Jerome  Connolly, 
William  Proceller, 
Miss  Grace  Hether- 
ington, Miss  C.  Har- 
ing,  Miss  F.  Roskamp, 
Miss  Dunn,  Miss  Don- 
ovan and  Miss  Platz. 


SPECIAL  BOXES  FOR  HOLIDAY  TRADE 


The  use  of  special  boxes  for  records  at  Christ- 
mas time  is  increasing  greatly  each  year,  ac- 
cording to  Augur,  Swyers  &  Machold,  of  New 
York  City,  who  are  producing  attractive  Christ- 


mas box  wraps  bearing  the  trade-marks  of  the 
Victor,  Columbia  and' Edison  Cos.  and  with 
their  permission.  Although  early  in  the  sea- 
son inquiries  and  orders  are  being  received 
daily  from  all  over  this  country  and  some  even 
from  outside  the  States.  ■ 


Khaki 
Moving  Covers 

Protect  from  Rain  and  Dust 

and  will  enable  you  to  deliver  your 
phonographs  free  of  blemishes  of 
all  kinds. 


No.  3  Carrying  Strap  Shown  in  Cut,  $1.00 

These  covers  are  made  of  Government  Khaki,  interlined  with  heavy  felt  or 
cotton,  fleece-lined,  quilted  and  properly  manufactured.  Perfect  protection 
in  all  weather. 


5QQ    Use  the  Lansing  Khaki  Moving  Cover  and 
*  your  delivery   troubles   will    be  over. 

Write  for  booklet 

7Jl<l  K.  H.  LANSING 

611  Washington  St.  BOSTON 


GRADE  A 

Carrying  Straps  Extra 


SLIP  COVERS 


lor  the  Wareroom  and  the  Home.  Now  is  the  time 
they  will  be  wanted.  Write  for  Samples  and  Prices. 


Thos.  Quinlan,  Managing  Director,  States  That 
Company  Enters  Record  Field  With  Catalog 
of  Six  Hundred  Domestic  and  Foreign  Selec- 
tions in  Two  Sizes  of  Records 


According  to  Thos.  Quinlan,  managing  di- 
rector of  the  Lyraphone  Co.  of  America,  that 
company  is  now  in  a  position  to  make  public 
the  details  of  its  plans  and  the  great  progress 
that  has  been  made  to  date  in  arrangement  and 
production  of  Lyric  records. 

"We  have  waited  until  this  time  to  make  a 
general  announcement  of  our  future  plans  in 
order  that  we  might  be  fully  prepared  to  take 
care  of  the  business  offered  us,  and  in  order  that 
we  might  have  something  tangible  to  offer  the 
trade  instead  of  just  promises  as  is  so  often  the 
case.  We  are  now  prepared  to  send  out  a  pre- 
liminary, catalog  containing  600  selections  in  all 
languages  and  feel  that  we  are  correct  in  stat- 
ing that  we  are  the  first  concern  in  the  record 
field  to  offer  a  list  of  this  scope  at  the  outset. 
Our  repertory  is  of  standardized  character  and 
our  foreign  section  is  particularly  comprehen- 
sive, containing  a  fine  roster  of  artists  who  re- 
cord, in  the  case  of  the  singers,  in  their  own 
language,  while  the  instrumental  numbers  have 
been  directed  by  an  orchestra  leader  of  the 
same  nationality  as  the  piece  recorded  in  order 
to  give  it  its  true  color.  Our  Neapolitan  music, 
for  instance,  is  by  a  Neapolitan  and  not  by  na- 
tives of  any  other  section  of  Italy,  while  Rus- 
sians, Polish,  Hungarian,  Bohemian  and  Jewish 
music  have  each  their  own  nationals  as  inter- 
preters. 

"Our  chief  aim,  of  course,  has  been  the  pro- 
duction of  musical  quality,  and  we  feel  that  the 
trade  is  far  enough  advanced  to  appreciate  that 
effort.  We  have  succeeded  in  eliminating  the 
tinny,  nasal,  squawky  harshness  found  in  many 
records,  and  are  offering  a  reproduction  that  we 
believe  simulates  to  a  remarkable  degree  the 
original.  Our  records  are  of  two  sizes,  ten 
and  twelve-inch,  and  are  of  vertical  cut.  They 
can  be  played  on  all  machines  having  a  Univer- 
sal tone  arm.  In  order  that  our  records  may 
be  played  upon  machines  designed  primarily 
for  lateral  cut  records  and  not  equipped  with 
Universal  tone  arms  we  have  designed  and 
placed  on  the  market  the  Lyric  sound  box  which 
may  be  attached  to  such  machines  very  rapidly 
and  which  is  designed  to  give  particularly  ef- 
fective reproductions  to  Lyric  records.  The 
records  may  be  played  with  the  ordinary  steel 
needle." 

For  the  information  of  dealers  Mr.  Quinlan 
has  prepared  an  interesting  eight-page  booklet 
under  the  caption  of:  "Musical  Sounds,  Their 
Relation  to  Lyric  Records,"  and  which  outlines 
.  in  detail  what  the  company  has  accomplished 
to  date,  and  what  it  plans  to  do  in  the  future. 
The  back  cover  of  the  booklet,  which  is  well 
arranged  typographically  and  neatly  printed, 
bears  a  view  of  the  new  factory  of  the  Lyra- 
phone Co.  of  America,  at  31-45  Steuben  street, 
Brooklyn,  N.  Y. 
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Order  now  and  take 
deliveries  as  you  need 
them.   We  are  already 


substantial  orders  for 


B&H  FIBRE  NEEDLES 


for  future  delivery  and  we  suggest  that  the 
dealer  place  his  requirements  with  his  job- 
ber now  so  that  there  will  be  no  delay  when 
the  busy  and  important  Fall  season  opens. 

In  view  of  the  great  additional  demand 
caused  by  the  shortage  of  steel  needles  it  is 
very  desirable  that  both  manufacturers  and 
jobbers  be  able  to  prepare  adequately  for 
the  requirements  of  the  trade. 

Therefore,  by  all  means  place  your  orders 
now,  specifying  the  various  dates  of  de- 
livery desired. 

Fibre  needles  have  acquired  a  strong 
place  in  the  hearts  of  the  record-buying  and 
record-collecting  public. 

Take  advantage  of  this  and  order  a  plen- 
tiful supply  now. 


[FIBRE  NEEDLES  ARE  PROTECTED  BY 
U.  S.  LETTERS  PATENT  DATED  NOV.  12,  1907] 


B&H  FIBRE  MANUFACTURING  CO. 


33-35  West  Kinzie  Street, 


CHICAGO,  ILL. 
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HANDSOME  NEW  QUARTERS  OF  THE  KOERBER-BRENNER  CO. 

New  Ideas  in  Jobbers'  Service  Incorporated  in  New  Home  of  Victor  Distributors  in  St.  Louis — 
The  Model  Store  Window  a  Feature — Room  for  Big  Stock  of  Goods 

St.  Louis,  Mo.,  August  4.- 


-The  Koerber-Bren- 
ner  Music  Co.  are  well  located  in  their  new 
quarters  at  1720  Washington  avenue,  in  the 
wholesale  district,  and  in  their  new  building — 
The  Monogram.  They  have  more  than  double 
the  space  they  had  before  and  they  are  utilizing, 
it  to  a  splendid  advantage. 

Already  they  are  seeing .  benefits  from  their 


Suggestion  Display  Window 

departures  from  the  ordinary  methods.  They 
have  no  retail  department  and  previously  paid 
no  attention  to  retail  display,  but  in  this  new 
wareroom  there  is  a  model  store,  located  in 
the  spacious  lobby,  with  an  extensive  show  win- 
dow. This  window  is  nicely  decorated,  the  dis- 
play being  especially  for  dealers,  and  the 
arrangement  is  changed  weekly  and  features  the 
advertising  supplied  by  the  Victor  Co.  and  the 
Koerber-Brenner  Co.  This  in  itself  lias  been 
an  education  to  some  of  the  best  retailers  in  St. 
Louis,  and  several  who  have  seen  the  window 
have  asked  for  certain  kinds  of  advertising.  The 
window  also  has  appealed  to  a  number  of  dealers 
as  being  an  excellent  idea  to  put  before  the 
public. 

Perhaps  the  most  interesting  part  of  the  new 
warerooms  are  the  record  cases.     First  come 


the  open  stock,  with  slides  made  so  that  any 
number  of  records  can  be  carried  in  one  divi- 
sion. Each  unit  holds  fifteen  records,  but  by 
removing  the  slides  the  units  can  be  turned 
into  a  unit  to  hold  fifty,  seventy-five,  or  on  up. 
All  records  can  be  reached  from  the  floor. 
Next  comes  the  reserve  stock,  each  unit  holding 
a  box  of  records.  In  the  basement  below  the 
final  reserve  stock  is  arranged  in  the  shipping 
boxes  from  the  factory.  The  stock  on  the  order 
floor  is  about  200,000  records,  each  one  avail- 
able at  any  time  and  arranged  under  the  indirect 
lighting  system  so  that  each  label  can  be  read 
without  trouble. 

There  are  three  machine  demonstration  rooms 
in  connection  with  the  model  store.  The  entire 
store  structure  is  of  double  glass  and  all  sashes 
hinged  so  that  they  can  be  cleaned  on  the  inside 
without  trouble.  The  partitions  are  in  four 
units,  so  that  they  can  be  swung  back  against 
the  sides  and  the  three  booths  arranged  into  a 
single    room   in    which    forty   persons   can  be 


in  a  series.  He  wants  them  in  this  way  so  that 
he  will  have  an  assembly  hall  in  his  department 
which  will  be  soundproof. 

Here  is  a  general  idea  of  the  warerooms. 
You  enter  through  heavy  double  doors  and  step 
into  a  tile-floored,  high-ceilinged  corridor.  The 
partitions  set  well  back,  leaving  a  reception 
room  large  enough  to  turn  a  touring  car 
around  in.  Built-in  settees  make  it  look  invit- 
ing. The  partitions  are  of  dark  mahogany  and 
have  all  the  dignity  of  a  private  banking  institu-" 
tion.  About  fifty  feet  back  in  the  great  room 
is  a  series  of  three  inclosed  offices,  those  of 


Demonstration  Room  for  Dealers'  Use 

President  Harry  Koerber,  Secretary  E.  C. 
Rauth  and  a  consultation  and  waiting  room. 
The  lighting  is  all  of  the  indirect  system  and 
no  one  has  a  special  light.  Everything  is  solid, 
dignified  and  handsome.  The  color  scheme  is 
supplied  by  the  white  walls  and  ceilings  and 
the  brown  wood  work.  The  tile  floor  and  the 
white  interior  of  the  model  store  give  to  the 
corridor  a  touch  of  life. 


Showing  Part  of  Big  Record  Storing  Room 

seated.  It  is  the  idea*  to  use  this  larger  room 
when  entertaining  dealers. 

This  idea  already  has  impressed  one  local 
dealer,  who  is  arranging  to  erect  five  booths 


A  certificate  of  incorporation  has  been  issued 
to  the  Talking  Picture  Records  Co.,  of  Los  An- 
geles, Cal.  The  capitalization  of  the  concern 
is  $100,000,  the  incorporators  being  E.  A.  Fer- 
ron,  J.  B.  Woodside,  Fred  W.  Heatherly,  Jessie 
A.  Forman  and  Alfred  W.  Allen. 


Accuracy  Guaranteed 

Acme  Die-Castings  in  Aluminum  or 

White  Metal  Alloys  for  Intricate  Phonograph  Parts 

Here  are  a  group  of  Compound  Elbows  and  a  Tone  Arm  that  illustrate  the  skilled  service  rendered  to  the  trade 
by  the  Acme  Die-Casting  Engineers.  The  dies  for  these  different  parts  were  designed  and  constructed  by  the 
Acme  experts  and  the  castings  when  finished  were  not  only  accurate,  uniform  in  thickness,  free  from  holes  and 
pit  marks  and  beautifully  finished,  but  the  sharp  angles  and  constricted  tone-chambers  were  eliminated  in  the 
Acme  product.  The  Acme  -Engineers  have  solved  many  intricate  problems  for  manufacturers  of  phonographs, 
which  explains  why  more  Acme  Die-Castings  are  used  than  other  makes  in  Talking  Machines.  Send 

us  a    model  or    blue    print  for  estimate. 


A 


cine 


Lkish  Tbrminol 


BOSTON,  176  Federal  Street 
PHILADELPHIA,  Widener  Bldg. 
DETROIT,  965  Woodward  Ave. 
PITTSBURGH,  Empire  Bldg. 
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CHICAGO,  549  Washington  Blvd. 
ST.  LOUIS,  1023  Vandeventer  Ave. 
ROCHESTER,  36  Morningside  Ave. 
NEW  YORK,  120  Broadway 
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HINTS  ON  "TAKING  THE  STORE  TO  THE  CUSTOMER" 

Some  Excellent  Suggestions  to  Victor  Dealers  on  Canvassing  Prospects  Offered  by  the  New  York- 
Chicago  Talking  Machine  Co. — Interesting  Customers  in  Their  Own  Homes 


"Taking  the  Store  to  the  Customer"  is  the 
title  of  one  of  the  most  interesting  and  valuable 
sections  in  the  book,  "Merchandising  Helps  for 
Victor  Dealers,"  published  by  the  New  York 
Talking  Machine  Co.,  New  York,  and  the  Chi- 
cago Talking  Machine_  Co.,  Chicago,  Victor  dis- 
tributors.   This  section  reads  as  follows: 

"We  have  told  you  some  of  the  plans  employed  by  Vic- 
tor dealers  to  bring  the  customer  to  the  store;  but  do 
not  overlook  the  fact  that  one  of  the  most  effective  ways 
of  introducing  the  Victrola  is  to  take  the  store  to  your 
customer.  This  means  solicitation  in  the  home.  Not  the 
door-to-door,  'is-the-Iady-of-the-house-in'  type  of  solicitation, 
but  a  willingness  to  take  a  Victrola  and  a  selection  of 
Victor  records  into  any  home  for  an  evening  and  demon- 
strate them  in  the  family's  own  parlor.  Such  visits  should 
always  be  made  by  appointment. 

"If  a  prospect  has  been  in  your  store  and  has  failed  to 
purchase,  make  a  note  of  his  name  and  address  and  a 
week  or  so  later  call  up  on  the  phone,  or  write  and  say 
that  you  expect  to  be  in  his  neighborhood  on  such  and 
such  an  evening  and  would  be  glad  to  call  if  convenient. 
Make  it  appear  that  you  are  not  going  out  of  your  way 
in  doing  this,  for  people  do  not  like  to  place  themselves 
under  obligations.  Let  the  obligation  be  all  on  your  side. 
Get  the  Victrola  into  the  home  with  father,  mother  and 
the  children  gathered  around  and  demonstrate  to  them 
with  dance  music,  grand  opera  selections,  popular  songs 
and  recitations,  just  what-  the  Victrola  means  in  the  way 
of  entertainment  and  instruction.  Forget  for  the  mo- 
ment that  you  are  a  salesman  and  be  for  the  time  being 
simply  an  entertainer. 

"Before  you  have  played  a  dozen  records  some  mem- 
ber of  the  family  will  begin  to  ask  questions  and  among 
others  is  sure  to  be  the  question:  'What  does  it  cost?' 
Then,  having  already  made  up  your  mind,  from  the  char- 
acter of  the  home,  whether  to  present  a  cash  proposition 
or  the  easy-payment  plan,  you  will  be  prepared  to  talk 
business. 

"Your  own  experience  in  selling  has  taught  you  that  a 
fifteen  minute  demonstration  of  the  Victrola  will  accom- 
plish more  towards  closing  a  sale  than  many  hours  of 
talk.  Therefore  the  thing  to  do  is  to  seek  opportunities 
to  demonstrate.  It  will  very  often  happen  that  the  per- 
son who  comes  to  your  store  is  favorably  inclined  to- 
wards the  Victrola  but  has  opposition  to  overcome  at 
home.  Perhaps  the  wife  wants  one  and  the  husband 
doesn't.  You  can't  get  him  to  come  to  your  store  but 
you  can,  with  the  wife  for  an  ally,  take  the  Victrola  into 
his  home  and  let  the  instrument  itself  prove  to  him  that 


his  prejudice  against  'canned  music'  is  entirely  unfounded. 

"In  this  connection  remember  that  clubs,  dancing  schools, 
cafes,  social  organizations  of  all  kinds,  and  all  places 
where  people  congregate  for  the  purpose  of  amusement 
are  good  Victrola  prospects  and  that  the  best  way  of 
proving  to  the  proprietors  or  managers  that  the  purchase 
of  a  Victrola  would  be  a  profitable  investment  is  to 
demonstrate  the  Victrola  'on  the  ground.'  And  when 
making  up  your  list  of  outside  demonstrations  don't  for- 
get the  schools  and  churches,  the  Grand  Army  posts,  the 


Masonic  lodges  and  the  many  other  fraternal  organizations. 

"Apply  the  same  method  to  pushing  the  sale  of  records. 
These  are  easily  carried  and  your  card  index  of  people 
who  have  purchased  machines  gives  you  a  good  list  to 
work  on.  There  are  few  Victor  owners  who  would  not 
be  glad  to  have  you  drop  in  some  evening  by  appoint- 
ment and  play  for  them  on  their  own  machine  a  dozen 
of  the  newest  records.  When  doing  this,  if  the  machine 
is  an  old  one  or  one  of  the  cheaper  types,  you  have  an 
opportunity  to  suggest  the  purchase  of  a  new  machine. 
Many  Victor  dealers  employ  special  salespeople  for  this 
outside  work,  and  people  who  cannot  be  brought  to  your 
store,  or  who  leave  the  store  without  buying,  can  often 
be  'closed'  by  carrying  the  demonstration  right  into  their 
own  home." 


ARMY  AND  NAVY  MODEL  POPULAR 

Latest  Edison  Phonograph  in  Great  Demand  for 
Military  Units  Going  to  France 


Orange,  N.  J.,  August  6. — The  unusual  interest 
aroused  by  the  Army  and  Navy  Model  New  Edi- 
son has  swamped  the  Edison  laboratories  with 
orders  for  this  phonograph,  which  is  being  made 
and  sold  without  profit  to  soldiers  and  sailors 
exclusively.  Telegraphic  orders  from  all  parts 
of  the  country  have  been  received  for  the  ma- 
chine, and  nearly  three  hundred  Army  and  Navy 
Models  are  being  shipped  this  week. 

Edison  dealers  and  jobbers  are  co-operating 
so  that  no  military  or  naval  unit  will  leave 
America  without  the  latest  model  of  the  Edison 
phonograph.  Word  reached  New  York  yes- 
terday that  two  of  the  Army  and  Navy  Models 
were  with  the  American  soldiers  who  reached 
"somewhere  in  France"  within  the  last  few  days. 

In  a  special  war  supplement  just  issued  by  the 
Universal  Film  Service,  Charles  Edison  is 
shown  giving  an  Army  and  Navy  phonograph 
to  the  Fifth  New  Jersey  Regiment. 


New  York,  but  a  world-wide  traveler,  is  at  pres- 
ent spending  the  summer. 

Mr.  Aguero  is  a  wide-awake  talking  machine 
man  who  keeps  closely  in  touch  with  all  de- 
velopments in  the  industry.  He  has  long  been 
a  close  reader  of  The  Talking  Machine  World, 
for  which  he  expresses  the  greatest  admiration. 
He  left  for  home  early  in  the  month  after  a 
most  enjoyable  vacation. 


EXHIBIT  AT  GRANDCENTRAL  PALACE 

The  Dixiola  Phonograph  Corp.,  Cohoes,  N.  Y., 
has  a  permanent  exhibit  of  its  machines  in  the 
New  York  Furniture  Exchange,  Grand  Central 
Palace,  New  York.  This  exhibition  is  in  charge 
of  J.  A.  Burke,  general  manager  of  the  com- 
pany, who  is  making  the  acquaintance  of  the 
dealers  throughout  the  country. 


WORK  OF  MANUAL  TRAINING  SCHOOL 


ATTENDS  A  FAMILY  REUNION 

A  recent  visitor  the  The  World  sanctum  was 
C.  A.  Aguero,  manager  of  the  talking  machine 
department  of  the  Mabley  &  Carew  Co.  of  Cin- 
cinnati. His  principal  purpose  in  the  East  was 
to  attend  the  reunion  of  his  family  at  Jamaica," 
L.  I.,  where  his  father,  a  retired  merchant  of 


A  talking  machine  has  just  been  built  in  the 
manual  training  department  of  the  Newtown 
High  School,  Queensboro,  N.  Y.,  by  Raphael 
Barretta;  of  Brooklyn.  The  machine  was  com- 
pleted in  a  comparatively  short  time  under  the 
careful  supervision  of  the  shop  instructor,  Leslie 
A.  Messenger. 


The  Perkins  Phonograph  Co.,  of  Chicago,  re- 
cently increased  its  capital  stock  from  $30,000 
to  $200,000. 


Here  We  Show  the 


This  Is  Our  Latest  Arrival 
Now  Ready  For  Delivery 

It  is  the  Greatest  Phonograph  Value  in  the  Country 
and  should  be  handled  by  every  Wide- Awake  Dealer 

This  ARTOPHONE  is  the  only  phonograph  at  its  price  having 
the  following  noteworthy  features : 


MODEL  IX 
Height  44  inches 

Width  18  inches 

Depth  20  inches 


1.  Large,  beautiful  cabinet  that  will  ornament 
any  home.  Finished  in  Mahogany,  Fumed  or 
Golden  Oak. 

2.  Plays  all  makes  of  records  perfectly,  without 
the  use  of  extra  attachments.  Adjustment  of 
the  Sound  Box  all  that  is  necessary. 

3.  Motor  contains  2  springs  and  is  capable  of 
running  3  10-inch  records  with  one  winding. 
Powerful  and  absolutely  silent  in  winding  and 
running. 

4.  Tone  is  rich,  clear  and  full.  Equal  to  phono- 
graphs far  above  its  price. 


5. 


RECORD  COMPARTMENT,  contains  three 
shelves,  with  ample  space  to  accommodate 
record  albums. 


6.  TONE  MODIFIER,  is  constructed  along 
scientific  principles,  and  tone  may  be  regu- 
lated as  desired,  without  injuring  tone  quality. 
Is  located  conveniently  on  right  side  of 
cabinet. 

7.  Equipped  with  wooden  horn,  automatic  lid 
support,  continuous  hinge,  patented  casters 
and  four  needle  cups. 

8.  ACCESSIBILITY  to  MECHANISM.  It  is 
only  necessary  to  remove  four  screws  to  get 
at  motor. 

9.  THREE-YEAR  GUARANTEE  on  metal 
parts  against  defective  material  and  workman- 
ship.   Springs  excepted. 


■  Arioghone  company 


G 


Write  today  for  complete  catalog,  free  trial  offer  and  proposition 

1113  Olive  Street,  ST.  LOUIS,  MO. 
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Modern  Accounting  Methods  in  the  Talking 
Machine  Business  by  chas.  a,  Harrington 


Successful  business  is  the  developed  factors 
of  merchandise,  service  and  administration. 
First  and  foremost  in  this  trinity  is  administra- 
tion, because  efficient  jurisdiction  produces  su- 
premacy in  the  other  two  essentials,  stock  and 
selling  ability.  The  retailer  may  have  a  perfect 
line  but  if  his  accounting  methods  and  sales 
facilities  are  not  up.  to  the  mark  the  perfect 
line  becomes  kinked  and  it's  a  fifty-fifty  propo- 
sition that  he  can't  ante  up  in  the  final  jack-pot. 

Poor  business  methods  are  like  a  pair  of 
deuces  running  wild  in  a  poker  deck.  The  ag- 
gressive and  wide-awake  dealer  in  talking  ma- 
chine commodities  makes  his  reputation  by 
means  of  his  goods  and  his  service  and  he  makes 
money  by  applying  efficiency  at  the  business 
end.  It's  the  old  case  of  the  survival  of  the 
fittest,  with  the  sheriff  taking  the  hindmost.  Not 
only  is  it  a  question  of  how  many  customers 
can  he  serve  and  how  well  can  he  serve  them, 
but  it's  a  question  of  how  well  can  he  serve 
himself,  and  if  he  is  in  touch  with  the  times, 
he  chooses  carefully  and  selects  the  means  that 
will  best  fulfil  his  individual  requirements. 

The  day  of  single  entry  bookkeeping  is  fast 
waning.  Countless  thousands  of  business  con- 
cerns throughout  the  country  have  adopted  com- 
mercial costings  and  know  from  day  to  day  ex- 
actly where  they  stand.  The  executive  end  of 
their  business  is  keyed  up  to  the  highest  pitch 
and  the  top  note  is  seldom  off  the  key.  What 
is  a  commercial  cost  system?  It  is  a  system 
of  accounts  that  enables  the  executive  to  keep 
the  blemishes  from  his  business.  It's  the  best 
proof  of  a  successful  administration  and  has  in- 
spired more  enterprises  along  the  road  to  suc- 
cess than  extraordinary  merchandise.  In  Ger- 
many costings  are  a  national  medium  of  effi- 
ciency and  upbuilding  of  business.  In  the 
United  States  they  are  fast  becoming  recog- 
nized as  such.  The  merchandising  of  talking 
machines,  records  and  accessories  offers  a  pe- 
culiarly fertile  field  for  the  sowing  of  the  seeds 
of  system.  The  methods  of  installation  consti- 
tute no  problem  to  the  accountant  and  the  re- 
sults make  work  easy  for  the  bookkeeper  who 
really  would  like  to  be  "on  his  job"  and  yearns 
for  the  practicability  and  efficiency  that,  through 
inexperience,  he  is  unable  to  bring  about. 

The  old  way  of  keeping  accounts  is,  unfor- 
tunately, in  vogue  in  many  of  the  offices  of  the 
retailers  who  read  this  publication.  Books  used 
are  ledger,  cash  book,  journal,  charge  or  sales 
book,  accounts  receivable  and  payable  ledger, 
these  units  either  all  or  in  part  making  up  a 
system,  together  with  such  subsidiary  records 
vicariously  styled  as  day  book,  blotter  and  sub- 
ledger.  Some  families  wouldn't  be  complete 
unless  we  also  included  receiving  book,  shipping 
book,  check  book,  petty  cash,  voucher  register, 
stock  book  and  so  on,  ad  libitum,  world  with- 
out end,  amen. 

Such  an  array  of  books  is  an  affront  to  good 
business  sense,  yet  it  is  more  than  likely  that 
many  safes  are  chock  ablock  with  records,  many 
of  which  arc  useless  and  which  also  comprise 
books  not  mentioned  on  the  foregoing  list.  In 
this  way,  Hie  story  of  the  clogged  safe  is  the 
story  of  the  clogged  business  and,  by  way  of 
contrast,  accounting  efficiency  makes  a  mighty 
convincing,  interesting  exhibit. 

A  commercial  cost  system  is  adaptable  to  any 
retail  or  wholesale  business  and,  while  certain 
elements  appearing  in  a  manufacturing  system 
are  lacking,  the  inherent  principles — those  of 
periodic  loss  and  gain  statements,  perpetual  in- 
ventories and  detailed,  classified  operating  re- 
ports— are  automatically  produced  and  proven 
by  the  general  trial  balance. 

Such  a  system  does  more  than  throw  the 
hooks  into  extravagance  and  wastefulness  by 
spotting  unusual  expense- — it  establishes  past 
excellent  standards  to  emulate  or  past  errors  to 
avoid.     It  creates  an  exclusive  knowledge  of 


business  founded  on  facts  and  helps  the  re- 
tailer to  get  additional  business  by  showing  how 
additional  expense  is  derived  and  just  how  much 
he  can  eliminate  and  still  play  safe.  Every 
effort  expended  on  the  office  "works"  to  bring 
about  such  results  ultimately  will  add  to  the 
right  hand  side  of  the  profit  and  loss  account 
and  strengthen  the  finer  grades  of  an  organiza- 
tion and  such  endeavor  is  a  trade-winner  for  a 
firm  that  has  its  eyes  on  the  high  spots. 

The  difference  between  a  modern  and  anti- 
quated set  of  books  is  vast.  The  capacity  of 
one  is  limited,  the  other  isn't.  In  one  case, 
the  results  are  promised,  the  other,  they're 
guaranteed  and  there's  a  promise  of  good  busi- 
ness ahead. 

The  units  of  a  commercial  cost  system  suit- 
able to  a  retail  talking  machine  and  record  busi- 
ness either  of  large  or  small  caliber  are  com- 
paratively few  and  comprise: 

General  Ledger,  with  subsidiary  leaves  or  books  to  carry 
accounts  receivable  and  payable,  both  under  control  of 
and  susceptible  to  proof  by  general  accounts. 

Cash  Book,  ruled  and  devised  for  columnar  and  sum- 
marized posting. 

Journal,  ruled  and  devised  for  columnar  and  summarized 
posting. 

Sales  Book,  to  carry  carbon  copy  of  charge  slips,  which 
together  with  total  of  cash  sales  are  capable  of  being 
analyzed  daily  or  weekly  or  monthly  into  classification 
of  product  sold. 

Stock  Book,  to  which  all  purchases  are  debited  and  sales 
are  credited,  by  unit  and  price  in  summary,  thus  effect- 
ing merchandise  balances. 

Voucher  Register,  to  distribute  and  collate  incoming  bills. 

The  general  ledger  is  the  clearing  house  of 
business.  It  records,  classifies  and  segregates 
all  transactions  and  if  intelligently  handled  be- 
comes a  fountain  head  of  information — gushing 
forth — to  continue  the  simile — facts,  figures  and 
results.  The  retailer  should  be  vitally  inter- 
ested in  his  resources  and  liabilities  and  that 
ever  fluctuating  equation  between  the  two  that 
defines  current  gain  or  loss.  The  general  ledger 
is  the  medium  that  produces  that  knowledge 
and  certain  accounts  are  the  factors  to  yield  it, 
whether  the  enterprise  is  the  merchandising  of 
"canned"  coffee,  grease  or  music.  The  fewer 
these  accounts  are,  the  better,  provided  they 
collectively  and  individually  give  the  informa- 
tion that  adequately  provides  safeguard  and 
progress. 


It  is  not  the  purpose  of  this  article  to  treat 
on  corporation,  partnership  or  general  account- 
ing, and  while  such  matters  must  be  incorpo- 
rated in  any  set  of  accounts  reference  to  capital 
accounts  so  far  as  possible  is  deliberately  elimi- 
nated. The  following  comprises  an  alphabetical 
set-up  of  accounts  essential  to  a  commercial 
cost  system: 

Advertising 

Accounts  Receivable  Control 
Accounts  Payable  Control 
Bills  Receivable 
Bills  Payable 
Cash 

Depreciation 
Furniture  and  Fixtures 
Insurance  and  Taxes 
Interest  and  Discounts 
Merchandise 

Office  Salaries  and  Expense 
Packing  Freight  and  Cartage 
Profit  and  Loss 

Real  Estate  and  Property  (if  any) 

Rent,  Light,  Heat  and  Power  (if  any  power) 

Sales  and  Cost  of  Sales 

Selling  Salaries  and  Expense 

Surplus 

Trading  Account 

The  usages  of  some  of  the  above  accounts 
are  so  obvious  that  but  little  comment  is  neces- 
sary. Advertising,  office  salaries  and  expense, 
packing,  freight  and  cartage,  selling  salaries 
and  expense,  interest  and  discounts  and  insur- 
ance and  taxes  carry  items  accruing  from  these 
sources  of  expenditure. 

The  accounts  receivable  and  accounts  pay- 
able control,  comprising  monthly  summaries  of 
charges  and  payments  in  the  first  instance,  and 
monthly  summaries  of  purchases  and  remit- 
tances therefor  in  the  last  instance,  bring  the 
sales  ledger  and  the  purchase  ledger  to  periodic 
susceptibility  of  proof  by  the  general  trial  bal- 
ance. 

In  the  event  that  the  retailer  does  only  a 
cash  business  (happy  millennium)  or  pays  spot 
cash  for  all  his  purchases  (doubly  happy  mil- 
lennium) these  two  accounts  can  be  scrapped 
without  notice. 

The  wise  executive  shows  his  appreciation  of 
(Continued  on  page  29) 


Use  Ward's  Moving  Covers 

Our  covers  are  faced  with  Khaki,  lined  with  a 
heavy  grade  flannel,  interlined  with  heavy  cotton 
or  felt,  diagonally  and  closely  quilted,  and  manu- 
factured according  to  the  usual  superior  "Ward — 
New  London"  quality. 


$5.00 


GP.dJ„K'  $7.50 


Grade  D, 
Plain 

(Carrying  Straps  Extra) 

With  name  of  Machine  embroidered  on  any 
cover;  extra      -       -       -       -  - 


BUESCHER 

!0lfi  EUCLID  AVE. 
CLEVELAND,  0 


.25 

With  Dealer's  name  and 
address,  first  cover, 
extra  -    -    -  $1.00 

Same  on  additional  cov- 
ers, each;  extra  .50 

CARRYING  STRAPS 
No.  1,  $1;  No.  2, 
$2;  No.  3,  -  $3.50 

Order  Sample  Cover  on  Approval 
Giving  Name  and  Style  or  No.  of 
the  Machine 

The  C.  E.  Ward  Co. 

(Well-Knowo  Lodge  Regalia  House) 
Manufacturers  Complete 
Line  of  Covers 

101  William  Street 
NEW  LONDON,  OHIO 


THE  "DETROIT"  MOVING  COVER 
This  is  our  latest  creation.  It  is  a  time 
saver,  as  the  machine  can  be  prepared  for  de- 
livery in  less  than  one-half  minute.  The  strap 
arrangement  is  attached  to  and  a  part  of  made- 
up  cover.  The  "Detroit"  covers  are  made  on 
the  same  quality  lines  as  all  our  other  covers. 
In  the  medium  size,  which  accommodates  the 
Victrola  10  and  11,  Edison  100  and  150. 
Columbia  75  and  100,  and  other  machines  of 
corresponding  size,  the  cover  sells  at  $6. 00 j 
the  larger  size,  which  will  accommodate  larger 
cabinet  machines  of  any  make,  sells  at  $7.00. 
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"The  Difference  is  in 
the  Tone"-and  Why? 


A PHONOGRAPH  must  reproduce  tone  —  as  must  a  violin  or  piano.  It 
should  be  a  musical  instrument.  Mastery  of  building  musical  instru- 
"  ments,  incorporating  real  tone  with  external  excellence,  is  far  removed 
from  prosaic  business.  It  is  a  craft  —  a  profession.  Only  years  of  patience, 
coupled  with  musical  genius,  can  succeed.    You  know  this  well. 


are  the  product  of  world-famed  musical  workshops.  Unceasing  study  of  tone 
reproduction  for  three  generations  has  produced  over  1 50,000  famous 
musical  instruments. 

Amid  such  environment  the  Starr  Phonograph  was  evolved.    As  the 
asic  laws  of  tone  reproduction  are  alike,  regardless  of  the  instrument,  The 
Starr  Phonograph  was  developed  as  a  heritage  of  a  half 
century's  musical  experience. 

Made  of  that  marvelously  vibrant  master  music  wood, 
Silver  Grain  Spruce,  the  Starr-designed  "Singing  Throat"  wins 
all  hearers  with  its  deep,  mellow  resonance. 

The  public  is  buying  with  open  ears.  So  Starr  dealers  find 
"The  Difference  is  in  the  Tone"  to  be  a  powerful  sales-ally. 

— Starr  Phonographs  beautifully  play  ALL  records — including  Starr  Records, 
the  sale  of  which  may  be  had  with  a  Starr  dealership.  Eleven  styles,  $50, 
$75,  $100,   $125  to  $300.    Four  beautiful  art-period  designs  are  included. 


THE  STARR  PIANO  COMPANY 

Starr,  Richmond,  Trayser,  Remington,  Grand,  Upright  and  Player-pianos 
The  Starr  Phonograph,  Starr  Phonograph  Records 

Established  1872  RICHMOND,  INDIANA 
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ACCOUNTING  METHODS  IN  THE  TALKING  MACHINE  BUSINESS 

(Continued  from  page  27) 


"depreciation"  by  charging  off  a  percentage, 
fixed  or  otherwise,  of  furniture,  fixtures  and 
other  equipment  a  little  faster  than  it  wears  out, 
anticipating  the  time  when  his  books-  will  show 
no  asset  of  this  variety  which  always  proves  of 
so  little  value  at  a  forced  sale.  There  is  no 
set  standard  to  go  by  in  this  respect,  the  amount 
to  be  charged  off  depending  upon  the  general 
prosperity  of  a  business,  measured  either  by  a 
year  or  by  a  longer  period. 

The  merchandise  account  is  the  bookkeeping 
vehicle  which  carries  incoming  and  outgoing 
merchandise  always  figured  at  cost.  Purchases 
are  debited  and  sales  are  credited  thereto  and 
the  balance  defines  existing  inventories. 

The  sales  and  cost  of  sales  account  produces 
the  profits  on  sales,  it  being  credited  with  gross 
sales,  less  returns,  and  charged  with  the  cost 
of  sales  which  comes  from  the  merchandise  ac- 
count via  the  journal  entry  route.  A  credit  bal- 
ance naturally  is  set  up  through  these  proced- 
ures and  this  is  journalized  to  the  trading  ac- 
count against  which  is  charged  the  executive 
and  selling  burdens  which  are  set  up  by  the 
expense  accounts.  This  account  when  balanced 
and  ruled  down  shows  three  things:  gross 
profit  on  sales,  classified  expenses  and  net  profits 
of  the  business. 

All  of  the  various  accounts  concerned, 
namely,  advertising,  depreciation,  insurance  and 
taxes,  interest  and  discounts,  office  salaries  and 
expense,  packing  freight  and  cartage,  rent,  light, 
heat  and  power,  sales,  and  cost  of  sales,  selling 
salaries  and  expense  and  trading  account  are 
all  balanced  and  carried  to  the  profit  and  loss 
account,  thus  closing  up  every  expense  item. 
Every  open  account  in  the  general  ledger  then 
will  represent  only  assets  or  liabilities,  the  profit 
and  loss  account  which  is  the  loss  of  the  busi- 
ness or  the  gain  of  the  business  either  being 
owed  to  it  or  owed  by  it,  of  course  being  in- 
cluded. 


The  following  skeleton  entries  illustrate  the 
foregoing  "close-up"  on  the  business  screen: 
Debit  <  Credit 

Accounts  Receivable  Control. 

To  Sales  and  Cost  of  Sales. 

Charges  for  month  to  customers. 
Sales  and  Cost  of  Sales. 

To  Merchandise  Account. 

Cost  of  sales  for  month. 
Sales  and  Cost  of  Sales. 

To  Trading  Account. 

Transferring  cost  of  sales. 
Trading  Account  to  Sundries. 

Advertising. 

Depreciation. 

Insurance  and  Taxes. 

Interest  and  Discounts. 

Office  Salaries  and  Expense. 

Packing,  Freight  and  Cartage. 

Rent,  Light,  Heat  and  Power. 

Selling  Salaries  and  Expense. 

Transferring  expenses  for  month. 
Trading  Account. 

To  Profit  and  Loss  Account. 

Transferring  balance  for  month. 

The  trial  balance  will  then  consist  of  the  fol- 
lowing items  which  are  segregated  in  the  form 
of  a  balance  sheet  arranged  to  meet  the  exi- 
gencies of  these  columns: 

Assets — 
Cash. 

Accounts  Receivable  Control. 
Bills  Receivable. 

Insurance  and  Taxes  (Unexpired). 
Merchandise. 
Furniture  and  Fixtures. 
Real  Estate  and  Property. 
Liabilities — 

Accounts  Payable  Control. 
Bills  Payable.' 
Profit  and  Loss. 
Surplus. 

The  total  of  the  assets  and  the  total  of  the 
liabilities,  the  latter  including  the  profit  and  loss 
and  surplus  accounts,  balance  the  profit  and  loss 
account,  an  ever  changing  figure  which  keeps 
abreast  with  current  transactions  being  the 
equating  figure.  One  more  exhibit  to  give  the 
detail    of   the    trading   account    of  thoroughly 


modern  commercial  costs  will  suffice  to  exem- 
plify the  value  of  such  a  system  to  a  retailer: 

Dr.  Cr. 

Gross  profit  on  sales. 

(Transferred  from  sales  and  cost 

of  sales  account). 
Advertising. 
Depreciation. 
Insurance  and  Taxes. 
Interest  and  Discounts. 
Office  Salaries  and  Expense. 
Packing,  Freight  and  Cartage. 
Rent,  Light,  Heat  and  Power. 
Selling   Salaries   and  Expense. 
Transferred  to  Profit  and  Loss. 

The  amount  carried  to  the  profit  and  loss  ac- 
count is  the  amount  made  for  the  month:  Thus 
the  exact  condition  of  the  business  is  reflected 
and  the  detail  can  be  obtained  from  the  trading 
account  and  compared  with  the  showing  made 
at  any  time  in  the  past. 

(In  our  next  issue,  Mr.  Harrington  will  discuss  the 
cash  book  and  the  elimination  of  faulty  methods  in  the  keep- 
ing of  this  record  as  well  as  other  necessary  units  in  a 
system  of  accounts,  explaining  at  the  same  time  the  ad- 
vantages of  maintaining  a  simple  stock  account  and  how 
to  apply  the  cost  of  sales  so  that  the  selling  and  net  profits 
and  perpetual  inventories  are  available  with  but  a  minimum 
of  effort. — Editor.] 


PETER  A.  DUFFY  JOINS  ARMY 

Resigns  as  President  of  Bell  Talking  Machine 
Corp.  and  Is  Succeeded  by  R.  M.  Duffy 


Peter  A.  Duffy  has  resigned  as  president  of  the 
Bell  Talking  Machine  Corp.  and  has  been  suc- 
ceeded by  R.  M.  Duffy.  This  action  has  been 
taken  owing  to  the  fact  that  Mr.  Duffy  has 
joined  the  transportation  service  of  the  United 
States  Army  and  is  expecting  to  be  sent  to 
France  within  a  short  time.  The  business  will 
be  conducted  as  usual  along  high-grade  lines 
and  the  rest  of  the  official  slate  remains  the 
same.  L.  Rommel,  who  has  been  connected  with 
the  company  for  many  years,  is  still  in  charge  of 
the  executive  offices  at  44  West  Thirty-seventh 
street,  New  York. 


The  less  noise  you  make  about  your 
?sses  the  more  you'll  hear  of  them. 


One  Machine  Plays  AH  Records 


WHEN  YOU  HAVE  THE 


Union  Universal  Tone  Arms  and  Attachments 


Our  No.  1  Union  Attachment  for  Edison  phono- 
graph to  play  Victor  and  Columbia  records. 

Our  No.  2  Union  Attachment  for  Victor  Victrola 
to  play  Edison  and  Pathe  records. 

Our  No.  3  Union  Attachment  for  Columbia  Grafo- 
nola  to  play  Edison  and  Pathe  records. 

Our  No.  5  Union  Attachment  for  Edison  Phono- 
graph to  play  Victor,  Columbia  and  Pathe  records. 

Our  Nos.  1,  4  and  6  Union  Tone  Arms  play  all 
makes  of  records. 


Union  Tone  Arms  and  Attachments  are  known  by 
the  trade  to  be  pioneers  in  this  field. 

In  design,  workmanship,  finish  and  actual  service, 
they  stand  supreme. 

From  the  standpoint  of  excellence  in  reproduction, 
Union  Tone  Arms  and  Reproducers  are  absolutely 
guaranteed. 

Our  practically  unlimited  manufacturing  capacity 
enables  us  to  give  you  service  of  exceptional 
promptness. 


Special  trade  prices  on  our  various  equipment 
quoted  on  request.  Write  us  for  catalog. 


The  UNION  PHONOGRAPH  SUPPLY  CO. 

W.  J.  McNAMARA,  President 

1108  WEST  9th  STREET  CLEVELAND,  OHIO 
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TRADE  MARK 


The  Greatest  Fall  Business 
in  Phonographic  History 

T  TNLESS  the  United  States  is  an  exception  to  other 
^  warring  nations — unless  all  the  laws  of  industry 
and  finance  are  wrong — this  will  be  the  greatest  Fall 
in  the  history  of  talking  machines. 

You  know  the  extra  billions  of  dollars  to  be  circulated 
among  the  people  of  this  country  during  the  next  few 
months.  The  working  classes  will  have  more  money 
to  spend  than  they  ever  had  before. 

Think  of  the  millions  of  homes  that  will  get  cheer  and 
entertainment  supplied  by  the  talking  machine.  Think 
of  the  unprecedented  demand  for  moderate-priced 
talking  machines. 

The  time  was  never  more  opportune  for  a  sensational 
profit-period  to  be  derived  from  a  line  of  moderate- 
priced  talking  machines.  The  new  DOMESTIC 
TALKING  MACHINE— "The  recognized  standard 
for  musical  tone" — is  the  universal  instrument  of  the 
hour.  Within  the  buying  reach  of  the  countless  thou- 
sands of  people  who  will  purchase  talking  machines 
now,  sales  records  will  be  broken  for  the  wide-awake 
dealer  who  carries  the  complete  DOMESTIC  line. 

The  new  DOMESTIC  has  several  exclusive  features 
not  to  be  found  even  in  the  highest  priced  talking 
machines.  You  can  t  appreciate  what  an  exceptional 
instrument  the  new  DOMESTIC  is  until  you  see  and 
hear  it.  From  the  $15  "Popular"  model  to  the  $50 
"DeLuxe"  style,  you  won't  find  a  better  line  of  mod- 
erate-priced talking  machines. 

We  will  be  glad  to  furnish  you  with  complete  infor- 
mation and  catalogue  at  once.  Write  now  and  be 
prepared  for  the  sensational  Fall  business  coming. 

(Signed)  HORACE  SHEBLE,  President, 

DOMESTIC  TALKING  MACHINE  CORP. 

33rd  and  Arch  Streets  PHILADELPHIA,  PA. 

WALTER  S.  GRAY,  Pacific  Coast  Sales  Agent,  422  Chronicle  Building,  San  Francisco,  Cal. 

Domestic 

TALKING  MACHINE 


TRADE  MARK 
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When  looked  at  from  a  viewpoint  of  art, 
reproduction,  volume  of  tone,  the  Columbia 
Grafonola  200  is  a  winning  article  of 
merchandise. 


Columbia  Graphophone  Co 

Woolworth  Building.  New  York 


CLEVELAND  DEALERS  SPECIALIZING  ON  CAMPING  OUTFITS 

Find  Summer  Business  Keeps  Up  Most  Satisfactorily — Endeavoring  to  Get  Stock  Ahead  for  the 
Fall — What  Various  Jobbers  and  Retailers  Have  to  Report — News  of  the  Month 


Cleveland,  O.,  August  4. — The  talking  machine 
business  is  better  this  summer  than  last,  ac- 
cording to  the  dealers  in  the  trade.  Usually  it 
is  rather  hard  to  get  business  in  the  hot  season, 
but  this  summer  the  higher  priced  talking  ma- 
chines seem  to  have  a  good  sale. 

The  dealers  are  specializing  in  camping  out- 
fits of  the  $25  and  $50  types.  The  $50  machine 
with  a  wheel  cabinet  complete  for  $70  has  been 
very  popular  in  July.  Business,  in  fact,  will 
show  an  increase  of  from  25  to  40  per  cent, 
more  than  last  year  at  this  time. 

The  Supply  of  talking  machines  from  the 
manufacturers  is  continually  smaller  than  the 
demand  in  this  city.  It  takes  four  weeks  to 
get  orders  from  the  Victor  plant  to  Cleveland, 
and  this  is  one  reason  why  the  customer  finds 
it  difficult  to  get  his  machine  soon  after  his 
order  is  in  at  the  dealer's  store.  The  dealers 
are  stocking  up  as  much  as  possible  to  meet 
the  increasing  demand  as  the  fall  season  ap- 
proaches. 

Usually  the  talking  machine  dealers  have  a 
chance  to  stock  up  heavily  in  machines,  but  this 
season  they  cannot  do  it  on  account  of  the 
poor  transportation  facilities. 

W.  Ripley  Door,  of  the  Aeolian  Co.,  Chica- 
go, was  at  Dreher's  lately  looking  after  the 
installation  of  a  $25,000  organ  for  one  of  the 
customers  of  Dreher's. 

Thomas  A.  Davies,  manager  of  the  talking- 
machine  department  of  Win.  Taylor  Son  &  Co., 
has  just  had  installed  in  his  department  sixteen 


booths  all  of  soundproof,  double  plate  glass  de- 
sign. The  booths  are  spacious  and  much  larger 
than  the  average  talking  machine  store  booth. 

C.  K.  Bennett,  manager  of  the  wholesale  de- 
partment of  the  Eclipse  Musical  Co.,  made  a 
stop  at  Atlantic  City  following  the  recent  Victor 
jobbers'  convention. 

McMillin's  on  East  Ninth  street  are  remodel- 
ing their  store  to  accommodate  nine  Victrola 
booths.    The  front  of  the  store  is  being  rebuilt. 

The  Talking  Machine  Dealers'  Association  "of 
Northern  Ohio  is  planning  to  hold  its  summer 
outing  at  Willoughby  Beach  on  August  8. 


A  new  approval  plan  has  just  been  put  in  ef- 
fect at  Taylor's  recently  by  which  the  customer 
is  allowed  forty-eight  hours  to  look  over  the 
records  with  the  agreement  that  he  retain  one- 
third  of  the  records  taken  out  for  approval.  All 
records  are  inspected  before  being  taken  out, 
and  if  returned  defective  are  not  accepted  but 
must  be  purchased. 

G.  C.  Morton,  for  four  years  with  the  Co- 
lumbia Graphophone  Co.,  in  this  city,  has  moved 
to  New  York  to  be  a  salesman  in  the  retail 
department  of  the  Columbia  Co. 

At  the  new  store  of  the  Starr  Piano  Co.,  at 
Akron,  there  are  quite  a  number  of  special 
booths  for  talking  machines  and  player-pianos. 
S.  B.  Best  is  sales  manager  of  this  new  and  at- 
tractively arranged  store. 


STRADIVARA  SALES  INCREASE 


F.  P.  Altschul  of  Schilling  Piano  Co.  Tells  of 
New  Agencies — Praise  The  Talking  Machine 
World  as  a  Successful  Advertising  Medium 


During  the  past  month,  Fred  P.  Altschul  of 
the  Schilling  Piano  Co.,  New  York,  has  been 
devoting  much  of  his  time  to  developing  a  sales 
staff  for  the  exploiting  of  the  Stradivara  talk- 
ing machine,  for  which  the  Schilling  Piano  Co. 
is  distributor  throughout  the  East  and  part 
of  the  South. 

The  company  is  now  represented  by  J.  G. 
Mack,  who  makes  his  headquarters  in  Philadel- 
phia, W.  W.  Barker,  with  headquarters  in 
York,  Pa.,  and  J.  G.  Duffy,  of  Wilmington,  Del. 
Mr.  Altschul  held  a  conference  with  these  men 
in  Philadelphia  last  week  and  already  a  good 


quota  of  business  has  been  secured  by  them, 
several  retail  agencies  for  the  Stradivara  hav- 
ing been  established.  Among  the  recent  agen- 
cies which  have  been  appointed  are  the  S.  E. 
Lee  Piano  Co.,  Bridgeport,  Conn.;  O.  W.  Mer- 
rill, Winsted,  Conn.,  and  S.  DaBoll,  Rochester, 
X.  Y.  "We  are  having  great  success,"  said  Mr. 
Altschul  to  a  representative  of  The  World  last 
week,  "and  besides  being  pleased  with  the  estab- 
lishing of  several  new  agencies  we  are  also  glad 
to  say  that  the  advertising  which  we  have  done 
in  The  Talking  Machine  World  has  brought 
us  mighty  good  results.  Ever  since  the  15th 
of  July  we  have  had  a  large  number  of  in- 
quiries from  our  advertisement,  and  several  of 
them  are  from  mighty  live  prospects.  The 
World  is  really  the  only  paper  for  anyone  who 
wishes  to  reach  the  talking  machine  field  at 
large." 
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Eclipse  Victor  Service— The  Height  of  Efficiency 


Never  was  the  message  of  good  Victrola  music  more 
urgently  needed  throughout  our  land  than  right  now. 

Never  was  efficient  Victor  Service  of  more  value  to  Victor 
dealers  than  right  now. 

Our  policy,  Mr.  Dealer,  is  to  work  for  you  from  the  time 
we  first  receive  your  order,  until  you  have  sold  the  stock 
to  the  consumer  public. 

Try  us  for  co-operation,  and  watch  your  business  grow. 


ECLIPSE  MUSICAL  COMPANY 


Victor  Distributors 


CLEVELAND,  OHIO 
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AN  ATTRACTIVE  COLUMBIA  SHOP 

Columbia  Specialty  Shop,  Beacon,  N.  Y.,  Pro- 
vides Most  Comfortable  Quarters  for  Display 
and  Sale  of  Grafonolas  and  Records 


The  accompanying  photographs  will  give  a 
fair  idea  of  the  attractiveness  of  the  Columbia 
Specialty  Shop  at  Beacon,  N.  Y.,  which  handles 
the  products  of  the  Columbia  Graphophone  Co. 
exclusively.  This  shop  is  one  of  a  chain  of  Co- 
lumbia establishments  which  have  been  opened 
in  the  Hudson  Valley  during  the  past  year,  and 
their  success  may  be  attributed  to  the  fact  that 


am 
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Exterior  of  Columbia  Specialty  Shop 

nothing  has  been  left  undone  to  render  every 
service  to  the  Columbia  clientele. 

In  1916  Mr.  Mitchell,  of  the.  Mitchell  Furni- 
ture Co.,  Poughkeepsie,  N.  Y.,  bought  a  line  of 
talking  •machines  and  put  them  on  sale  in  his 
furniture  store.  He  soon  received  great  results 
from  this  department  but  found  that  he  could 
secure  the  best  returns  by  handling  a  standard 
line  of  machines.  After  a  short  study  of  the 
field  he  decided  that  the  Columbia  Grafonolas 


The  Attractive  Interior 

and  Columbia  records  were  best  suited  for  his 
trade. 

After  securing  the  Columbia  agency  he  estab- 
lished a  handsome  department  for  this  line  ex- 
clusively and  the  sales  for  the  first  eight  days 
were  so  satisfactory  that  Mr.  Mitchell  determ- 
ined to  have  a  chain  of  Columbia  shops  in  the 
Hudson  River  Valley.  He  accordingly  formed 
a  partnership  with  William  S.  McDonough,  a 
well-known  and  successful  traveling  man. 

The  first  shop  to  be  opened  was  at  Beacon, 
N.  Y.,  and  no  expense  was  spared  in  working 


FACTS  ABOUT  THE 

KENT  ATTACHMENT  NO.  1 

To  Play  Lateral  Cut  Records  on  the 
Edison  Diamond  Disc  Phonograph 


Patented  March  2,  191 5 


It  has  been  recognized  by  experts  the  most  perfect 
device  of  its  kind  on  the  market. 

It  has  been  on  the  market  ever  since  the  Edison  Diamond 
Disc  made  its  appearance. 

It  can  be  had  with  or  without  reproducer  and  is  made 
in  two  lengths. 

It  is  guaranteed  by  the  Manufacturer  in  every  way. 

F.  C.  KENT  &  CO. 

Manufacturer  of  Phonograph  Accessories 
24  Scott  Street  Newark,  N.  J. 


out  ideas  to  make  this  store  the  most  attractive 
Columbia  shop  in  the  Hudson  Valley.  Two  large 
and  attractive  sound  proof  booths  were  installed 
with  spacious  record  cabinets  to  match  the 
booths.  The  interior  and  exterior  of  the  store, 
including  the  booths  and  record  racks,  were 
painted  ivory  white.  Handsome  attractive  win- 
dow signs  were  designed  to  show  equally  well 
day  and  night. 

In  order  to  live  up  to  their  slogan,  "Supreme 
in  Service,"  a  full  and  complete  stock  of  Colum- 
bia Grafonolas  and  records  is  carried  in  all 
stores,  and  this  service  has  been  an  important 
factor  in  the  success  of  the  stores. 

The  next  place  to  be  considered  was  in  Kings- 
ton, N.  Y.,  where  they  purchased  the  business 
of  the  Reichard  Music  Co.  In  this  store  the 
old  booths  are  being  replaced  by  handsome  new 
ones  and  decorations  are  being  installed  similar 
to  the  Poughkeepsie  and  Beacon  stores.  Four 
more  of  these  shops  will  be  started  in  Hudson 
River  towns,  as  soon  as  satisfactory  locations 
can  be  secured.  Mr.  McDonough  is  the  general 
manager  of  the  enterprise  with  headquarters  at 
Poughkeepsie,  N.  Y. 


ANNOUNCE  SCHUBERT  RECORDS 


Bell  Talking  Machine  Corp.  Will  Issue  Ten 
Numbers  per  Month — To  Be  Made  by  Weil- 
Known  Artists — First  List  on  September  15 


The  Bell  Talking  Machine  Corp.,  whose  head- 
quarters are  at  44  West  Thirty-seventh  street, 
New  York,  announces  this  month  the  placing  on 
the  market  of  Schubert  doubled-faced  disc  rec- 
ords which  will  be  used  in  connection  with  the 
Schubert  talking  machine,  as  well  as  sold  to 
the  trade  in  'general.  The  company  expects  to 
produce  five  different  numbers  this  month  and 
from  then  on  wijl  be  able  to  supply  the  trade 
at  the  rate  of  about  ten  numbers  per  month. 
The  records  will  retail  for  75  cents  each,  will  be 
double  face,  and  will  be  made  by  well-known 
artists  who  have  a  national  reputation.  They 
will  be  of  the  hill  and  dale  type,  ten  inches  in 
diameter.  The  first  records  of  a  steady  output 
are  expected  to  be  ready  hy  September  15. 


SOME  INTERESTING  NEEDLE  DATA 


Every  time  a  ten-inch,  record  is  played,  the 
needle  travels  approximately  400  feet.  The 
playing  surface  of  a  disc  record  comprises  a 
diameter  of  about  five  inches,  which  on  the  basis 
of  a  hundred  and  fifty  cuts  to  the  inch  means 
almost  400  revolutions  to  a  selection.  The  aver- 
age circumference  of  each  circle  of  the  needle 
measures  twelve  inches.  Thus,  the  total  revo- 
lutions times  the  lineal  length  of  each  revo- 
lution equals  4,800  inches  or  400  feet.  It  is 
hardly  conceivable,  but  it  is  a  fact  nevertheless, 
that  a  hard  working  stylus  of  sapphire  or  dia- 
mond travels  a  mile  when  you  will  have  played 
about  thirteen  selections. 


MILWAUKEE  MAN  GETS  "BIG  ONES' 


Milwaukee,  Wis.,  August  5. — Charles  H. 
Schefft,  of  Charles  H.  Schefft  &  Sons,  one  of 
Milwaukee,  Wis.,  largest  Victor  retailers,  goes 
after  the  big  fish  of  Wisconsin  in  the  same  way 
he  does  customers,  and  he  gets  'em.  Phillips 
and  Glidden,  Wis.,  was  the  scene  this  summer 
of  some  spectacular  conquests  by  Mr.  Schefft. 
He  is  an  excellent  hand  with  the  rod  and  reel, 
and  fishing  is  one  of  his  favorite  sports.  A  ban- 
ner day  in  the  fishing  history  of  Mr.  Sehefft's 
life  occurred  when  he  landed  several  bass,  three 
pickerel  and  four  muskies,  the  largest  of  which 
weighed  twenty-one  pounds. 


"NICHOLSON" 

New  Catalog  Showing  New  Styles 

RECORD  CABINETS 

strictly  high-grade  construction  at  prices 

BELOW  COMPETITION 

Write  for  a  copy  of  the  catalog  and  our 
special  free  advertising  help  for  dealers. 

K.  NICHOLSON  FURNITURE  C0.,cv^ 

Sectional  Bookcases  and  Record  Cabinets 


HEAR  RECORDS  'MjD^SYLVAN  GLADES 

Standard  Talking  Machine  Co.  Dealers  Repair 
to  Country  District  in  Order  to  Listen  to 
New  Records  Under  Comfortable  Conditions 


Pittsburgh,  Pa.,  August  4. — It  is  the  success- 
ful man  who  can  adapt  himself  to  various  con- 
ditions that  arise  and  therefore  the  group  of 
talking  machine  dealers  pictured  herewith  may 
by  rights  be  considered  as  successful  mer-. 
chants.  Talking  machine  demonstrating  booths 
even   with  modern   ventilating   equipment  and 


Back  Row  (Left  to  Right) — H.  W.  Heim,  J.  H.  Phillips' 
Store;  H.  N.  Rudderow,  Pittsburgh  Talking  Machine  Shop. 
Front  Row  (Left  to  Right) — A.  R.  Meyer,  Jos.  Home  Co.; 
Henry  Woods,  Boggs  &  Buhl  Co.;  W.  H.  Meyer,  W.  C. 
Meyer  &  Son;  Walter  Parker,  Jos.  Home  Co.;  David  Hart- 
ley, Lechner  &  Schoenberger  Co. 

electric  fans  going  frequently  prove  stuffy  and 
uncomfortable  these  hot  summer  days,  and  the 
dealer  who  retires  thereto  with  a  view  to  hear- 
ing and  passing  upon  the  new  sample  records 
prior  to  placing  orders  may  perchance  not  be 
able  to  concentrate  on  the  work  at  hand  as 
much  as  he  should  like  to.  The  Standard  Talk- 
ing Machine  Co.  solved  the  problem  to  many 
of  its  dealers  and  the  picture  shows  a  group  in 
charge  of  the  Standard  Talking  Machine  Co. 
gathered  in  a  shady  grove  just  outside  the 
city  limits  and  listening  to  the  new  records  of 
the  month  under  most  comfortable  conditions. 
Similar  meetings  have  been  held  by  the  Stand- 
ard Co.  earlier  in  the  summer  and  the  plan  will 
be  continued. 


BROADENS  SCOPE  OF  BUSINESS 

Since  moving  into  its  larger  building  at  174 
Worth  street,  the  Sterling  Metal  Novelty  Works,  , 
which  has  manufactured  special  parts  for  sev- 
eral of  the  large  talking  machine  houses  for 
some  time,  is  now  manufacturing  on  a  greatly 
increased  scale  and  will  cater  to  the  entire 
trade.  Its  line  will  be  needle  cups  and  all 
metal  parts  for  the  phonograph.  B.  Zakin, 
president  of  the  company,  is  familiar  with  the 
trade  and  expresses  himself  as  very  optimistic 
over  the  coming  season. 


You  never  see  "Push"  and  "Pull"  signs  on 
revolving  doors.    Get  somewhere! 


WALL-KANE  STEEL  NEEDLES 

Are  the  original  genuine  ten-in-one  Steel  Needles 
Each  needle  is  guaranteed  to  play  ten  records 
BEWARE  OF  IMITATIONS 


This  handsome  metal  enamel  display  stand  holds60  packages, 
2doz.  extra  loud,  I  doz.  medium  and  2  doz.  loud;  each  package 
containing  50  WALL-KANE  needles,  retailing  (or  10c. 

Price  of  Stand  to  dealers.  $3.90.    Single  packages,  6c. 

JOBBING  TERRITORY  OPEN 

Progressive  Phono.  Supply  Co. 

145  WEST  45th  STREET,        NEW  YORK  CITY 
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LYRAPHONE  CO. 

of  AMERICA 

MANUFACTURERS  OF 

LYRIC  RECORDS 


NOW  RECEIVING  ORDERS  FOR  10" 
AND  12"  DOUBLE-FACED  RECORDS 


STANDARD  AMERICAN 
CATALOGUE 


a 


ho 
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RECORDS  IN  THE  FOLLOWING 
FOREIGN  LANGUAGES 


NEAPOLITAN 

ITALIAN 

FRENCH 

POLISH 

RUSSIAN 

RUTHENIAN 

LITHUANIAN 

GERMAN 

SCHWABISH 


HUNGARIAN 
JEWISH 
HEBREW 
BOHEMIAN 
SLOVAK 
CROATIAN 
SERVIAN 
ROUMANIAN 
ETC..  ETC. 


'A 


GENERAL  OFFICES 

12  14  WEST  37th  STREET 
NEW  YORK,  N.  Y. 


FACTORY 

31-45  STEUBEN  STREET 
BROOKLYN,  N.  Y. 
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OPENS  NEW  BRANCH  IN  CINCINNATI 

The  Otto  Heineman  Phonograph  Supply  Co., 
Inc.,  Now  Located  in  Commercial  Tribune 
Building  With  C.  W.  Neumeister  in  Charge 


PHONOGRAPH  IN  PICTURE  STUDIO 


Cincinnati,  O.,  August  8. — The  Otto  Heineman 
Phonograph  Supply  Co.,  Inc.,  well-known  manu- 
facturer of  motors,  tone  arms  and  sound  boxes, 


C.  W.  Neumeister 

has  opened  a  branch  office  in  the  Commercial 
Tribune  Building,  this  city,  under  the  manage- 
ment of  C.  W.  Neumeister.  This  branch  was 
opened  in  order  to  accommodate  the  company's 
fast  growing  trade  in  this  territory,  and  to  fur- 
nish talking  machine  manufacturers  in  this  sec- 
tion with  maximum  service  and  co-operation  in 
the  fulfilment  of  their  motor  requirements. 

Mr.  Neumeister  is  splendidly  equipped  for 
his  new  post  as  he  is  thoroughly  familiar  with 
the  constructional  features  of  the  Heineman 
and  Meisselbach  products,  and  has  made  a 
careful  study  of  the  talking  machine  industry. 
Prior  to  his  appointment  as  Cincinnati  man- 
ager, Mr.  Neumeister  was  assistant  manager  of 
the  Heineman  factory  at  Elyria,  O.,  and  pre- 
vious to  that  was  associated  with  the  executive 
offices  in  New  York.  He  is  acquainted  there- 
fore with  both  the  sales  and  technical  divi- 
sions of  the  business,  and  is  in  a  position  to 
work  in  close  harmony  with  the  manufactur- 
ers in  this  territory. 

The  Otto  Heineman  Phonograph  Supply  Co. 
now  maintains  branch  offices  in  Chicago,  At- 
lanta, Seattle,  Cincinnati  and  Toronto.  Otto 
Heineman,  president  of  the  company,  is  a  firm 
believer  in  the  rendition  of  service  to  the  users 
of  Heineman  products,  and  it  is  in  pursuance 
of  these  policies  that  branch  offices  are  opened 
whenever  he  believes  that  the  interests  of  the 
manufacturers  are  best  served  by  the  estab- 
lishment of  these  offices. 


PREPARING  NUMERICAL  LIST  " 

I.  Davega,  Jr.,  Inc.,  Victor  distributor,  125 
West  125th  .street,  is  now  preparing  through  his 
general  manager,  B.  R.  Forster,  a  numerical  list 
of  Victor  foreign  records  in  all  languages,  as 
a  guide  to  his  dealers.  Joe  Scwetz,  manager  of 
the  wholesale  department,  is  now  sojourning  at 
Atlantic  City  for  a  well-earned  vacation. 


SHELTON  ELECTRIC 
PHONOGRAPH  MOTOR 

IMMEDIATE  DELIVERIES 

We  have  increased  our  factory  facili- 
ties to  handle  the  demand  for  the 
Shelton  Electric  Motor,  and  are 
now  ready  to  make  prompt  deliveries. 

Write  for  our  Special  Agency  Proposition 

Shelton  Electric  Co. 

30  East  42nd  Street,  NEW  YORK 


How  the  Dictating  Machine  Is  Used  for  Taking 
Down  Ofttimes  Original  Observations  by 
Director-  When  Reels  Are  Being  "Edited" 



After  a  motion  picture  film  has  been  developed 
and  printed  it  is  sent  to  the  general  manager 
or  to  the  director  to  be  "edited."  Like  an 
author's  manuscript  in  the  hands  of  an  editor, 
it  is  shortened  here  and  there,  the  captions 
altered,  some  parts  entirely  "cut"  or  deleted, 
and  the  whole  film  dressed  up  to  suit  the  ideas 
of  the  men  closest  in  touch  with  the  theatre- 
going  public.  • 

The  editing  takes  place  in  the  projection  room, 
says  the  Popular' Science  Monthly,  but  the  alter- 
ing— cutting  the  film  and  changing  it — is  done 
in  the  cutting  and  assembling  room  by  men 
who  do  nothing  else.  Sometimes  the  men  in 
the  cutting  room  ("cutters,"  in  the  trade  lingo) 
are  so  overwhelmed  and  confused  with  orders 
issued  by  the  studio  officials  that  they  are  com- 
pelled to  ask  for  additional  explanations.  Need-, 
less  to  say  this  wastes  much  time. 


By  means  of  the  phonograph,  however,  one 
motion  picture  company  is  eliminating  this  waste 
and  saving  money.  As  the  director  watches  a 
picture  in  the  projection  room  he  utters  his 
editing  orders  into  the  transmitter  of  a  dictating 
machine.  The  film  is  tken  sent  back  to  the 
cutting  room  with  the  phonograph  record. 


INTRODUCE  ANGELUS  PHONOGRAPH 


The  Angelus  Phonograph  Co.,  New  York, 
has  just  placed  on  the  market  the  Angelus  talk- 
ing machine,  which  is  manufactured  in  several 
styles  retailing  from  $40  to  $125.  The  com- 
pany is  making  a  specialty  of  attractive  cabinet 
designs  which  are  equipped  with  a  double  spring 
motor  and  a  Universal  ball  bearing  tone  arm. 
The  musical  equipment  also  includes  a  tone 
modifier  and  an  automatic  stop.  F.  J.  Leiser, 
president  and  general  manager  of  the  company, 
has  made  a  study  of  tone  quality  and  his  ex- 
perience includes  twelve  years'  association  with 
the  Aeolian  Co.  He  is  in  personal  charge  of 
manufacturing  and  sales.  The  line  will  be 
merchandised  through  the  dealers  only. 


UNQUALIFIED 
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THE  GABEL-OLA — MODEL  A 

Oak  Finish — Height  66  inches,  width  43  inches,  depth  22  inches. 


Wherever  It  Performs 

II  is  not  a  mere  talking  machine.  It  is  a  highly  developed  and 
lefined  instrument  of  true  sound  reproduction.  There  is  no  winding, 
no  changing  of  records,  no  changing  of  needles,  no  adjustment  of  tone 
arm.  All  the  mechanical  bother  is  eliminated;  all  the  pleasure 
enhanced.  Ideal  for  the  home,  for  the  dancing  school,  or  for  the 
restaurant. 

GABEL'S  ENTERTAINER  CO. 

General  Offices  and  Factory 

210  N.  Ann  Street  CHICAGO,  ILL. 

Gabel's  Entertainer  Sales  Co.,  Suite  512,  No.  117  N.  Dearborn  St.,  Chicago 
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The  Trade  In  Philadelphia  And  Locality 


Philadelphia,  Pa,,  August  4. — The  talking  ma- 
chine business  in  Philadelphia  the  past  month 
seems  to  have  satisfied  the  dealers,  and  while 
it  did  not  show  the  same  extent  of  gain  as  did 
previous  months  of  the  year,  it  was  hardly  to 
be  expected,  and  the  dealers  did  not  complain, 
considering  the  shortage  of  machines,  the  big- 
amount  of  money  subscribed  to  the  Liberty 
Loan  which  is  now  being  paid,  and  the  dis- 
turbance caused  by  the  draft. 

The  record  business  was  most  satisfactory, 
and  by  the  amount  of  "stocking  up"  that  seems 
_to  have  taken  place  in  July,  it  would  seem  that 
the  retailers  are  anticipating  a  heavy  fall  trade. 
Penn  Business  Equal  to  Last  Year 

The  Penn  Phonograph  Co.  report  that  their 
business  this  July  was  equal  to  that  of  last 
year,  and  considering  the  conditions  they  feel 
well  satisfied  with  the  result.  They  were  handi- 
capped in  not  receiving  more  than  half  of  the 
number  of  machines  they  received  in  July  of 
1916,  and  can  only  attribute  the  reason  to  the 
shortage  of  help  at  the  Victor  factory.  But 
notwithstanding  this,  their  record  business  kept 
up  in  such  proportions  that  the  month  showed 
a  slight  gain  for  them  over  last  year. 

H.  F.  Miller,  secretary  and  treasurer  of  the 
Penn  Co.,  left  Tuesday  of  this  week  for  an  ex- 
tended automobile  trip  in  his  Packard  car. 
There  will  be  two  Packards  in  the  party,  and 
twelve  occupants.  They  have  started  for  New 
York  State  and  will  go  as  far  as  Canada,  re- 
turning through  the  New  England  States.  J. 
Frank  Osmund  and  Levis  Worrell,  the  latter 
city  salesman  for  the  Penn  Co.,  are  both  away 
on  their  vacations.  Mr.  Worrell  is  spending 
his  few  weeks  on  a  farm  in  Chester  County. 
Edison  Dictating  Machines  Popular 

Business  has  been  very  good  with  the  Edison 
dictating  machine  in  July.  Manager  Austin 
says  that  they  are  ahead  of  last  year,  but  not 
to  the  same  extent  as  previous  months  of  this 
year.  He  attributes  the  falling  off  in  the  per- 
centage they  had  expected  to  the  shortage  of 
labor  with  many  of  the  firms  with  whom  they 
expected  to  do  business,  and  they  have  a  large 
number  of  applications  from  firms  for  dictating 
machine  operators  which  they  are  unable  to 
supply. 

On  Thursday  last  Manager  Austin  took  his 
family  to  Ocean  City  for  the  summer.  Among 
Illl 


Save  freight  and  express  charges 
by  ordering  your  VICTROLAS, 
VICTOR  RECORDS  and  other 
musical  merchandise  from  one 
house  and  having  them  all 
forwarded  together. 

WEYMAHH 


Victor  Distributors 


EVERYTHING  MUSICAL 


1108  Chestnut  Street 


Philadelphia,  Pa. 


some  of  the  chief  sales  made  by  the  firm  in 
Jul}'  were  the  Cumberland  Valley  Railroad,  the 
Miller  Lock  Co.  and  the  American  Pulley  Co., 
the  three  firms  getting  a  complete  equipment. 
Machine  Demand  Ahead  of  Supply 
Louis  Buehn,  of  the  Louis  Buehn  Co.,  reports 
that  their  business  for  July  was  a  little  off,  and 
attributes  it  to  various  causes,  but  especially 
to  the  lack  of  machine  delivery.  He  says  the 
demand  on  the  part  of  the  dealers  for  ma- 
chines is  healthy  and  considerably  ahead  of  the 
supply.  The  firm's  record  business  has  kept 
up  very  well,  and  is  equal  to  that  of  last  year. 
Mr.  Buehn  says  he  is  looking  for  an  excellent 
business  in  the  fall.  He  is  spending  a  part 
of  each  week  with  his  family  at  Ocean  City, 


"Forward  March" 


in  the  business  world  is  not  commanded 
so  often  as  it  is  offered  as  an  opportunity 
to  advance.  The  Penn  organization  has 
ever  been  in  the  vanguard  of  progressive 
Victor  Jobbers  and  for  just  this  reason  is 
thoroughly  fitted  to  offer  the  dealers  with 
whom  it  holds  intercourse  a  splendid 
opportunity  to  march  forward. 

The  prestige  of  Penn  Service  is  rapidly 
growing — have  you  tried  us  yet? 

PENN  PHONOGRAPH  CO. 

17  South  Ninth  Street  PHILADELPHIA 


where  they  occupy  a  cottage  and  make  frequent 
trips  in  Mr.  Buehn's  touring  car. 

To  Confine  Line  to  Pianos  Only 

Ramsdell  &  Son  discontinued  recently  the  han- 
dling of  the  Edison  line  and  wiM  in  future  de- 
vote all  of  their  time  to  their  piano  business.  , 

Fred  Ferris,  who  for  a  considerable  time  was 
connected  with  th'e  talking  machine  department 
of  the  Heppe  house,  and  recently  resigned  to 
study  for  an  officer  at  Niagara,  has  been  re- . 
jected  there  on  account  of  a  defect  in  his  eye- 
sight, and  has  returned  to  the  Heppe  employ 
and  has  taken  the  position  of  piano  salesman. 

Sonora  Business  Shows  Improvement 

The  Sonora  Phonograph  Co.  report  that  their 
business  showed  quite  an  improvement  during 
the  latter  part  of  July,  and  that  on  the  whole 
the  month  was  quite  satisfactory.  Manager 
F.  D.  W.  Connelly  started  away  on  his  vacation 
of  two  weeks  on  last  Tuesday,  and  has  gone  to 
the  woods  of  New  York  State,  where  he  will 
spend  the  time  in  camp. 

The  Sonora  Co.  is  planning  to  conduct  an  ex- 
tensive series  of  concerts  in  the  concert  room 
of  its  own  store  this  fall,  and  it  is  said  that 
the  company  will  conduct  in  this  connection  an 
extensive  advertising  campaign  in  this  city. 
Columbia  Demand  Exceeds  Expectations 

Business  with  the  Pennsylvania  Talking  Ma- 
chine Co.  in  the  month  of  July  has  surpassed 
expectations,  and  it  is  reported  from  the  firm 
that  the  orders  are  coming  in  splendidly,  and 
that  the  dealers  don't  seem  a  bit  afraid  of  the 
fall.  Among  the  visitors  to  the  offices  of  the 
firm  the  past  week  was  Westervelt  Terhune, 
the  manager  of  the  Atlanta,  Ga.,  store  of  the 
Columbia.  He  spent  several  clays  in  this  city. 
Walter  Eckhardt  has  just  returned  from  New 
York,  where  he  spent  several  days  with  the 
various  district  managers  of  the  Columbia.  On 
Wednesday  of  this  week  he  motored  with  his 
family  to  Atlantic  City,  where  they  will  spend 
the  month  of  August  at  the  Marlborough-Blen- 
heim,  Mr.  Eckhardt  coming  to  this  city  when- 
ever necessity  calls  him.  C.  S.  Tay,  assistant 
manager  of  the  Pennsylvania  Co.,  has  just  re- 
turned from  two  weeks'  vacation,  having  spent 
one  week  in  the  Poconos,  and  another  nearby. 
(Continued  on  page  38) 
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Here  it  is  August. 
You've  had  two  months  to  prove 

that  Summer  does  NOT  make  a  difference  if  you  really  want  to  sell  goods. 
Salesmanship  is  graded  according  to  ability  and  results,  and  careful  study 
and  intensive  work — efficiently  directed — is  what  enables  a  dealer  to  double 
the  average  profits.    Believe  in  concentration.    If  you  will  rely  upon 
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IBUEHN  SERVICE! 
i  on  VICTOR  RECORDS\ 
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you  will  secure  the  advantage  of  losing  "lost  motion"  in  ordering, 
receiving  and  delivering.  Buehn  Service  represents  what  you 
WOULD  WANT  were  you  to  outline  how  you  would  like  a 
Distributor's  Service. 

We  take  so  much  detail  off  your  hands  that  ALL  YOUR  TIME 
can  practically  be  devoted  to  CONSTRUCTIVE  SALES  WORK. 

August  increases  activity!  September  starts  full  speed  ahead. 
The  Fall  will  develop  a  tremendous  business.  There  are  so  many 
Victor  record  numbers  that  you  can  SAFELY  have  in  stock  NOW 
while  your  budget  on  Victrolas  for  the  balance  of  the  year  should 
be  estimated  and  placed. 

Get  on  the  bow  of  our  Progress  Ship.  It's  loaded  with  big  busi- 
ness. And  with  Buehn  Service  as  your  pilot,  you  will  profit  much. 


The  Louis  Buehn  Company 

VICTOR  DISTRIBUTORS 

PHILADELPHIA 


sUmmer  sUccess  is  mostly  U, 
whether  it's  jUne,  jUly  or  aUgust 

Shall  rhe  season  show  a  good  big  fat  profit  created  through 

optimism  and  salesism?  U  say  YES. 

Hoe  over  the  "grouch  weeds"  from  NOW  on- 

You  have  the  co-operation  of 

BUEHN  SERVICE) 
on  I ICTOR  RECORDS 

which  will  be  maintained  as  usual;  improved  if  possible 
and  will  grow  without  question.  Music  is  the  big  summer 
essential,  and  the  demand  for  Victor  records  will  be  just 
what  .YOU  MAKE  IT. 

We're  not  saying  so  much  about  the  qualities  of  Buehn 
Service  this  month  as  we  are  emphasizing  the  value  of 
active  summer  work.  Y'our  year's  OVERHE-AD  expense 
knows  NO  season,  and  the  live  dealer  believes  in  summer 
activity  not  only  for  the  ACTUAL  SALES  CREATED 
but  the  momentum  shown  in  improved  Fall  sales. 
Do  you  remember  the  Alger  book  .WORK  AND  WIN? 
WORK  AND  WlN—a  fine  motto.  Buehn  Service  works 
for  your  WINNING. 

TheLouisBuehn  Company 
PHILADELPHIA 
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THE  TRADE  IN  PHILADELPHIA 

(Continued  from  page  36) 

Dealers  to  Discuss  Plans  for  Fall 

Herbert  E.  Blake,  the  big  dealer  in  this  city 
in  the  Edison  machine,  reports  that  the  business 
of  his  firm  has  equaled  in  July  this  year  that 
of  last  year,  the  big  business  of  the  last  week 
in  the  month  pulling  up  the  figures.  Mr.  Blake 
says  that  machines  and  records  have  been  com- 
ing through  in  a  most  satisfactory  manner,  and 
that  the  factory  has  promised  him  a  complete 
list  of  all  records  gotten  out  in  the  past  up  to 
the  first  of  September.  There  will  be  a  meet- 
ing of  all  the  Philadelphia  Edison  dealers  at 
the  Bingham  House  this  evening,  to  talk  over 
the  fall  advertising  campaign  and  other  things 
of  importance  to  the  pushing  here  of  the  Edison. 
Charles  Levering,  of  the  sales  department,  will 
leave  on  Saturday  of  this  week  for  his  vaca- 
tion, which  he  will  spend  at  Watertown,  N.  Y. 

The  firm  of  Starr  &  Moss,  of  Germantown 
avenue,  near  Erie  avenue,  have  put  in  a  whole 
new  Edison  equipment.  They  have  one  of  the 
most  complete  talking  machine  stores  in  the 
northern  section  of  the  city. 

Great  Call  for  Victor  Machines 

H.  A.  Weymann  &  Son  report  that  their  talk- 
ing machine  business  in  July  was  satisfactory, 
but  was  not  nearly  as  large,  in  machines,  as  it 
should  have  been,  had  there  not  been  such  a 
great  shortage  of  Victor  machines.  They  have 
a  great  many  unfilled  orders  for  machines. 
Their  record  business,  however,  was  very  good, 
and  they  have  a  complete  supply,  being  able  to 
fill  orders  almost  to  100  per  cent.  While  they 
hardly  received  half  as  many  machines  the  past 
July  as  during  the  same  month  of  1916,  yet  their 
orders  were  very  much  larger. 


phonograph.  Mr.  Schuler  is  a  firm  believer 
in  the  value  of  timely  and  effective  advertising, 
and  one  of  the  most  attractive  signs  in  the  ball 
ground  of  the  local  baseball  team  is  one  which 
advertises  Mr.  Schuler's  establishment  in  con- 
junction with  the  Sonora  line.  This  sign  is 
designed  in  Sonora  blue  and  white,  and  has  been 
the  subject  of  very  favorable  comment.  Mr. 
Schuler,  who  is  planning  an  aggressive  bill- 
board campaign  during  the  fall  and  winter 
months,  predicts  that  the  coming  fall  will  be 
a  record-breaking  season. 


CLEARING  UP  THE  MAILING  LIST 


Mark  Silverstone  Carries  Out  New  Idea  That 
Might  Appeal  to  Others  of  Trade  Who  Be- 
lieve That  They  Are  Wasting  Some  Postage 


MUSIC  TO  DROWN  OUT  NOISE 

Motion  Picture  Exhibitor  Declares  Tones  of 
Organ  Serve  to  Cover  Noise  of  Machines, 
Squealing  of  Infants  and  Grunts  of  Grownups 


SONORA  ADVERTISING  IN  BUFFALO 

Buffalo,  N.  Y.,  August  7. — John  G.  Schuler, 
1394  Main  street,  well-known  piano  dealer  who 
handles  the  products  of  the  Sonora  Phonograph 
Corp.  exclusively,  is  carrying  on  an  extensive 
publicity   campaign    in   behalf   of   the  Sonora 


At  last  the  secret  of  the  use  of  music  in  con- 
nection with  film  performances  is  let  out.  In 
a  story  in  the  Saturday  Evening  Post  last  week 
regarding  the  details  of  motion  picture  exhibit- 
ing Bob  Wagner  declares  that  music  must  not 
dominate  or  distract:  "A  complete  absence 
of  music  makes  the  silence  oppressive;  besides, 
the  grinding  of  the  projecting  machine,  the 
squealing  of  an  infant  or  the  deep  breathing  of 
a  tired  business  man  may  become  very  dis- 
turbing. 

"If  there  was  no  music  of  accompaniment  to 
the  slow-dissolving  clinch  at  the  end,  some  al- 
leged comedian  would  be  sure  to  make  a  noise 
like  eating  soup  with  a  sponge  and  kill  the 
picture.  Our  organist  is  trained  to  watch  for 
just  such  interruptions  and  smother  them  in- 
stantly. If,  for  instance,  some  neurotic  woman 
should  become  hysterical  when  the  triangle 
closes  in,  and  she  should  begin  to  giggle  she 
might  spoil  the  climax.  At  the  first  break  the 
organist  opens  up,  drowns  the  noise  and  saves 
the  situation — both  ways." 

There  we  have  it.  The  music  is  used  in  mo- 
tion picture  theatres  to  kill  the  noises  that 
otherwise  might  disturb  the  audience.  In  some 
cases  it  might  be  better  to  drown  out  the  organ 
and  have  the  noises. 


St.  Louis,  Mo.,  August  4. — As  is  the  case  with 
practically  every  jobber  and  distributor  in  the 
talking  machine  field,  Mark  Silverstone,  the  Edi- 
son jobber  of  this  city,  has  been  carrying  a  big 
mailing  list  that  has  represented  many  hun- 
dreds of  dollars  in  expense  or  rather  exploita- 
tion investment.  Of  course,  there  was  the  prob- 
lem of  keeping  the  list  up  to  date  and  weeding 
out  the  dead  wood,  a  system  that  would  prove 
more  effective  than  simply  cutting  off  the  names 
of  those  whose  mail  was  returned  by  the  post- 
office.  Mr.  Silverstone,  therefore,  sent  out  a 
return  postcard,  one  side  of  which  read  as  fol- 
lows: 

Don't  Sign  the  Return  Card 

and  you  will  be  cut  out  of  our  mailing  list.  We 
are  revising  our  list  and  are  chopping  off  dead 
wood.  We  want  your  name  among  the  live 
Edison  boosters.  Sign  the  card  and  return  to 
us.  This  is  important.  Otherwise  don't  com- 
plain if  you  receive  no  literature. 

The  return  section  of  the  card  bore  a  re- 
quest that  the  signer  receive  copies  of  "Along 
Broadway"  regularly,  and  that  his  name  be  kept 
on  the  mailing  list  for  other  special  literature. 
There  was,  of  course,  space  left  for  the  address. 
Only  those  who  took  the  trouble  to  sign  and 
return  the  card  were  kept  on  the  list. 


NEW  YORK  ASKS  PHONOGRAPH  DISCS 

Requests  are  made  by  the  Department  of 
Health  for  old  disc  records  for  use  on  the  phono- 
graphs which  were  given  last  summer  for  the 
entertainment  of  the  city's  convalescent  children. 
The  old  discs  are  now  scratched  and  worn. 
It  is  said  that  nothing  entertains  and  pleases 
children  more  than  music.  Persons  willing  to 
donate  old  records  may  send  their  names  to  the 
editor  of  the  Weekly  Bulletin,  of  the  Department 
of  Health,  139  Centre  street,  New  York. 
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TALKING  MACHINE 

Just  What  You  Are  Looking  For 


CHIPPENDALE 
44  inches  high.     Price  $75. 


Perfect 
Tone 

Noiseless 
Motor 

Beautiful 
Cabinet 


Handsomely  finished  in  Mahog- 
any, Golden  Oak,  Fumed  Oak,  or 
Early  English. 

An  ornament  in  any  home. 


Other  designs  on  hand.  Large 
discounts  to  dealers. 


Tone 
Modifier 

Plays  any 
Record 

No 

Scratching 


up 


MIGNON 
46  inches  high.      Price  $100. 


Perfect  Human  Voice 
Reproducer 


ARABESQUE 
47  inches  high.      Price  $110. 


Humanola  Talking  Machine  Co. 

MEYERSDALE,  PA. 
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Happenings  in  the  Dominion  of  Canada 


HOW  CANADIAN  TRADE  HAS  PROSPERED  DURING  THE  WAR 

An  Interesting  Review  of  the  Situation  in  the  Dominion  Offered  by  Jas.  P.  Bradt,  General  Man- 
ager for  Canada  of  the  Columbia  Graphophone  Co. — Business  Excellent 


Toronto,  Ont.,  July  30. — How  the  talking  ma- 
chine trade  has  not  only  survived  the  condi- 
tions brought  about  by  the  war  but  has  actually 
enjoyed  unusual  prosperity  during  that  period 
is  emphasized  by  James  P.  Bradt,  general  mana- 
ger for  Canada  for  the  Columbia  Graphophone 
Co.,  who  in  a  special  interview  declared: 

"I  see  evidences  of  very  great  prosperity  in 
Canada  and  in  practically  all  lines  of  business. 
Prosperity  hinges  on  the  circulation  of  money. 
Never  before  has  there  been  so  much  in  cir- 
culation as  now.  In  the  year  1916  Canadians 
added  more  than  $200,000,000  to  their  bank  de- 
posits. 

"The  per  capita  average  in  savings  banks  was 
increased  during  the  year  from  $55  to  $92.  Can- 
ada's export  trade  for  the  year  reached  a  grand 
total  of  $1,052,000,000.  Canada's  total  trade  for 
the  same  period  showed  a  gain  of  about  90 
per  cent.  Mark  that — within  10  per  cent,  of 
doubling  the  total  trade  of  the  previous  twelve 
months. 

"The  estimated  value  of  the  agricultural  pro- 
duction of  Canada's  Western  Provinces,  during 
1916,  reached  a  total- of  more  than  $231,000,000, 
created  by  a  rural  population  of  only  about 
three-quarters  of  a  million  people.  Don't  forget 
that  Canada's  total  population  is  only  about 
8,000,000. 

"These  production  and  export  figures  indicate 


Toronto,  Ont.,  August  5. — The  Edison  Shop 
has  been  opened  up  at  the  corner  of  Gerrard 
and  Yonge  streets.  The  store,  which  is  featur- 
ing Edison  lines  exclusively,  is  under  the  man- 
agement of  W.  T.  Standish,  formerly  with  the 
R.  S.  Williams  &  Sons  Co.,  Ltd.,  and  who  re- 
cently organized  the  Standish  Phonograph 
Co.,  Ltd. 

Several  dealers  when  questioned  regarding 
the  feasibility  of  exploiting  children's  recitals 
all  voiced  the  opinion  that  the  idea  is  a  splen- 
did one.  Only  a  few,  unfortunately,  carry  out 
the  idea,  and  those  report  excellent  results. 

George  T.  Graham  has  severed  his  connec- 
tion with  C.  W.  Lindsay,  Ltd.,  Ottawa  branch 
Victrola  department,  to  take  charge  of  the 
Victrola  department  of  the  John  Raper  Piano 
Co.,  Ottawa. 

W.  B.  Rollason,  late  wholesale  representative 
for  the  Province  of  Ontario  for  the  Karn-Morris 
Piano  &  Organ  Co.,  Woodstock,  Ont.,  has  gone" 
into  business  on  his  own  account  in  Welland, 
Ont.,  where  he  has  the  only  exclusive  music  store 
the  town  boasts  of.  He  is  confining  his  efforts 
exclusively  to  the  Pathephone  and  records  of 
this  make. 

The  Cambridge  Piano  Co.,  Ltd.,  363  Yonge 
street,  is  marketing  the  Cambridge  Phonograph. 

W.  H.  Lattimer,  Kingston,  Ont.,  is  opening 
up  a  Victrola  department.  R.  H.  Murray  of 
His  Master's  Voice,  Ltd.,  this  city,  spent  a  few 
days  with  Mr.  Lattimer  opening  up  the  new 
department. 

E.  Van  Gelder  of  I.  Montagnes  &  Co.,  the 
Canadian  distributors  of  the  Sonora  line  of 
phonographs,  has  returned  from  a  successful 
trip  West. 

Mahood  Bros.,  Kingston,  Ont.,  and  J.  S.  Cop- 
land, Brockville,  Out.,  have  opened  up  with  His 
Master's  Voice  lines. 

Mr.  T.  Nash  of  the  Berliner  Gramophone  Co., 
Ltd.,  this  city,  visited  that  firm's  distributing 
house  in  Winnipeg,  the  Western  Gramaphone 
Co.,  recently. 

Victrola  business  with  A.  R.  Blackburn  & 
Sons,  of  this  city,  has  grown  so  that  two  addi- 


the  unexcelled  farm  productivity  and  testify  to 
the  exceptional  industrial  value  of  its  man  power. 
They  tell  the  story  of  the  wonderful  prosperity 
throughout  Canada.  They  tell  a  story  of  pros- 
perity in  a  nation  at  war  that  is  almost  un- 
believable to  the  outside  world. 

"Since  I  returned  to  Canada  a  few  weeks  ago, 
I  have  been  expressing  amazement  at  the  signs 
of  prosperity  to  be  found  on  every  hand,  and  I 
hear  others  from  the  States  marveling  at  the 
evidences  of  wealth.  The  manner  in  which  the 
war  loans  have  been  oversubscribed  may  be 
taken  as  a  further  indication  of  the  flood  of 
war  prosperity  in  Canada  to-day. 

"The  music  business,  particularly  the  talking 
machine  portion,  is  wonderfully  good.  Our 
sales  are  continuing  to  climb  and  we  would 
feel  that  something  had  gone  dead  wrong  if  we 
did  not  show  double  figures,  as  compared  with 
last  year — by  far  the  largest  we  had  ever  known, 
notwithstanding  the  war.  Just  as  an  indication 
that  there  is  no  sign  of  a  let-up,  our  sales  last 
month,  I  may  say,  were  127  per-  cent,  ahead  of 
last  year. 

"Don't  ask  me  to  be  a  prophet.  I  don't  know 
what  will  happen  when  the  war  is  over,  and  I 
am  too  busy  trying  to  get  enough  goods  with 
which  to  fill  orders  to  indulge  in  prospects.  Be 
content  in  knowing  that  Canada  is  thriving  on 
war  conditions." 


tional  rooms  have  been  built  on  the  main  floor 
to  take  care  of  the  overflow  from  the  depart- 
ment located  in  the  basement. 

The  Canadian  Symphonola  Co.,  Ltd.,  are  now 
located  in  their  own  factory,  31  to  37  Brock 
avenue,  this  city,  and  have  at  their  disposal  a 
floor  space  of  35,000  feet. 

The  Nordheimer  Piano  &  Music  Co.,  Ltd., 
London  branch,  during  the  month  of  July  fea- 
tured the  Aeolian-Vocalion  and  Columbia 
records. 

Chas.  Ruse,  manager  of  the  Gerhard  Heintz- 
man,  Ltd.,  wholesale  department,  has  returned 
from  Montreal,  where  he  gave  a  couple  of  pub- 
lic recitals  with  the  new  Gerhard  Heintzman 
phonograph  at  the  salesrooms  of  Castle  &  Son, 
who  have  taken  on  the  representation. 

"Music  for  you  and  your  friends  this  sum- 
mer, wherever  you  are,  whenever  you  want  it." 
This  is  the  suggestive  title  of  an  attractive 
folder  that  His  Master's  Voice  dealers  are  dis- 
tributing. The  handsome  three-color  illustra- 
tions are  the  argument.  One  shows  a  group 
of  tourists  at  the  summer  cottage  on  the  lake 
shore  enjoying  music  from  the  Victrola,  an- 
other picture  is  a  group  of  young  people  danc- 
ing to  music  by  the  Victrola.  In  the  third  pic- 
ture the  family  and  guests  are  listening  to 
grand  opera  by  moonlight. 

"We're   from   Canada"   and   on   the  reverse 


side  "Strike  for  the  Old  Flag,"  Victor  Record 
17,565,  has  made  a  strong  appeal  to  Canadians 
and  sales  are  reported  good. 

Edison  dealers  in  Ontario  were  well  repre- 
sented at  the  Edison  Convention  recently  held 
in  New  York,  some  forty-three  being  in  attend- 
ance from  the  Providence  of  Ontario.  Some 
of  them  motored,  whilst  others  occupied  a  spe- 
cial car  from  Toronto. 

H.  B.  Britton,  manager  of  Heintzman  &  Co.'s 
Peterboro  branch,  estimates  that  fully  2,000 
persons  visited  their  new  store  on  the  occasion 
of  the  formal  opening.  The  Unit  Construction 
Co.'s  system  of  demonstration  booths  is  em- 
ployed for  the  Victrola  department,  which  are 
in  white  to  conform  with  the  decorative  scheme 
of  the  store. 

Ralph  Cabanas,  manager  Columbia  Grapho- 
phone Co.'s  Canadian  division,  is  enjoying  a 
well  earned  holiday  at  Battle  Creek  indulg- 
ing in  his  favorite  pastime,  golf.  In  the 
absence  of  Mr.  Cabanas  James  P.  Bradt,  who 
recently  returned  to  Toronto  in  the  capacity  of 
general  manager  for  the  company  in  Canada, 
is  looking  after  the  factory  and  enjoying  greet- 
ing old  friends  in  the  trade. 

W.  M.  Knapp,  for  the  past  four  and  a  half 
years  manager  of  Heintzman  &  Co.'s  Victrola 
department,  has  gone  to  Owen  Sound,  where 
he  will  have  charge  of  the  National  Table  Co.'s 
phonograph  branch.  On  leaving  Heintzman  & 
Co.  the  employes  presented  him  with  a  com- 
pletely fitted  club  bag  filled  with  Murads. 

During  the  last  two  months  the  Music  Supply 
Co.  have  made  extensive  alterations  in  their 
warehouse  and  they  now  have  their  stock  of 
Columbia  records  arranged  in  new  racks  of  an 
improved  design,  whicli  will  enable  them  to  give 
dealers  quicker  service.  Several  thousand 
Grafonolas  were  delivered  by  the  Columbia 
factory  last  month  and  the  Music  Supply  Co. 
now  can  promise,  prompt  deliveries. 

On  a  recent  visit  to  Richmond,  Ind.,  W.  D. 
Stevenson  of  the  Canadian  Phonograph  Supply 
Co.,  London,  Ont.,  distributors  in  Canada  of 
Starr  phonographs  and  records,  placed  an  order 
for  four  carloads  for  immediate  delivery.  The 
members  of  this  firm  are  making  preparations 
for  the  fall  rush  and  to  insure  Starr  dealers  of 
ample  stocks.  Mr.  Stevenson  has  returned 
from  a  visit  to  Montreal  and  Eastern  points  in 
the  interests  of  the  Starr  line  of  phonographs 
and  records.  While  in  Montreal  he  completed 
arrangements  with  Wilders,  Ltd.,  whereby  this 
furniture  house  will  exploit  the  Starr  line  in 
their  various  stores.  Mr.  Stevenson  is  well 
pleased  with  the  reception  accorded  the  line 
where  introduced. 

The  Music  Supply  Co.  state  that  dealers'  or- 
ders for  the  first  five  months  of  1917  for  Co- 
lumbia products  have  been  greater  than  for 
the  entire  year  of  1916. 


TRUTHFUL  ADVERTISING 

Business  economists  are  studying  the  truthful 
advertising  situation  with  great  profit,  and  even 
the  moralists  find  satisfaction  in  truthful  ad- 
vertising. 


Talking  Machine  Supplies 
and  Repair  Parts 

SPECIALTIES:— SPRINGS,  SOUND  BOX  PARTS, 
 NEEDLES 

THE  RENE  MANUFACTURING  CO. 

HILLSDALE,  NEW  JERSEY 


TRADE  NEWS  FROM  TORONTO  AND  THE  PROVINCES 


40 


THE    TALKING    MACHINE  WORLD 


THE  UNICO  SYSTEM 

ORDER  YOUR  UNICO  EQUIPMENT  NOW 


Ur  j  D 
Cor  Ijci 


M.  STEINERT  &  SONS,  Portland,  Maine 


M.  STEINERT  &  SONS,  35  Arch  Street,  Bost 


on 


M.  STEINERT  &  SONS,  Waterbury,  Conn. 


TEINERT  &  SONS,  NEW 
England  Distributors  of 
Victrolas  and  Steinway  Pianos,  with 
Establishments  in  Fifteen  Cities,  have 
adopted  the  Unico  System  as  their 
Standard  Equipment.  ' 


TEINERT  STORES  ARE 
using  138  Unico  Demon- 
strating Rooms,  Record  Racks  and 
Record  Counters  in  the  following 
Cities — Portland,  Bangor,  Boston, 
Manchester,  Lowell,  Springfield,  New 
Bedford,  Fall  River,  Brockton,  New 
Haven,  Waterbury,  Worcester. 


TEINERT  &  SONS  ARE 
prepared  for  the  Unprece- 
dented Fall  and  Holiday  Activity 
which  will  be  experienced  through- 
out the  Country.  You  can  also  be 
prepared  through  The  Unico  System. 

UNICO  SERVICE  delivers  thc  i 


u 


NICO  PLANNING 
Service  promptly  submits 
Plans  for  Departments  of  Maximum 
Efficiency  at  Moderate  Cost.  Simply 
specify  available  space,  number  of 
Rooms  and  Record  capacity  desired. 

THE  UNIT  CONSIF 

121-131  South  Thirty-first  )t» 
LITERATURE  ON  REQUEST 
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ted 


THE  SALES  BUILDER 

DOUBLE  YOUR  FALL  AND  HOLIDAY  SALES 


U  NICO  DEMONSTRATING 
Rooms,  Patented  Elastic  Sec- 
tional Units,  Cabinet  Construction, 
Superbly  Finished  and  Appointed, 
Promptly  shipped  from  stock  in  Design 
and  Finish  to  suit  your  Requirement. 
Prices  start  at  $90.00,  including  delivery 
East  of  Mississippi  River. 


U  NICO  RECORD  RACK 
System  most  practical  yet 
devised.  Maximum  Capacity  in  Min- 
imum Space.  Costs  but  3  cents  per 
Record  for  any  capacity,  delivered. 


U  NICO  RECORD  COUNTER 
(Pat.  applied  for)  Eliminates 
Cashier  and  Wrapping  Departments, 
Speeds  the  Service,  Increases  the 
Sales.    Price  $100.00,  delivered. 


u 


NICO  EQUIPMENT  AND 
Decorations  are  executed 
both  in  Standard  Unico  Designs  and 
also  in  Period  Styles  such  as  Adam, 
Louis  XVI,  Empire,  Colonial,  etc. 


ods,  at  the  right  price,  right  away 


Y  OUR  REQUIREMENT, 
whether  a  single  room,  rec- 
ord rack  or  counter,  or  the  complete 
Equipment  of  a  chain  of  stores,  can 
be  immediately  covered  through 
Unico  Service. 

TION  COMPANY 


HILADELPHIA,  U.  S.  A. 


WRITE  TO-DAY 


M.  STEINERT  &  SONS,  Fall  River,  Mass. 


M.  STEINERT  &  SONS,  Springfield,  Mass. 


M.  STEINERT  &  SONS,  Bangor,  Maine 
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TRADE  CONDITIONS  IN  THE  DOMINION  OF  CANADA— (Continued  from  page  39) 


BIG  BUSINESS  INCREASE  REPORTED  IN  MONTREAL 

Trade  of  Berliner  Gramophone  Co.  Expanding  in  Every  Direction — Other  Lines  Increasing  in 
Popularity — Visit  of  Sousa's  Band  Develops  Demand  for  Records 


Montreal,  Que.,  August  7. — An  era  of  pros- 
perity seems  to  be  universal  with  the  Berliner 
Gramophone  Co.,  Ltd.,  stores.  There  is  not  one 
amongst  them  which  does  not  show  a  big  in- 
crease in  receipts  over  past  periods.  Very  often 
when  a  concern  runs  a  number  of  retail  places 
there  are  usually  to  be  found  some  lame  ducks 
amongst  them.  The  Berliner  institution  seems 
to  be  entirely  free  from  such  an  impediment. 
H  S.  Brown,  retail  salesmanager  of  the  com- 
pany, recently  visited  New  York,  Philadelphia, 
Boston  and  other  American  centers. 

Sousa's  Band  in  Montreal  for  two  weeks  gave 
considerable  impetus  to  Victor  band  records  of 
this  famous  composer. 

The  Dominion  Phonograph  &  Cabinet  Co.  has 
registered. 

N.  G.  Valiquette,  Ltd.,  recently  distributed 
10,000  Pathe  record  catalogs. 

For  one  week  at  the  St.  John,  N.  B.,  Opera 
House  a  special  added  attraction  recently,  after- 
noons and  evenings,  before  the  performance  and 
during  the  second  picture,  was  a  number  of 
vocal  and  instrumental  re-creations  played  on 
the  New  Edison  Diamond  Disc  phonograph. 

Emile  Berliner  was  a  recent  visiting  governor 
to  the  Western  Hospital. 

H.  R.  Braid,  manager  of  the  talking  machine 
department  of  Layton  Bros.,  accompanied  by 
his  wife,  attended  the  convention  of  Edison 
dealers  held  lately  in  New  York  as  did  also  L. 
J.  Bourgette,  of  Goodwins,  Ltd. 

The  Melodia  Co.  of  Canada  has  removed  to 
230'  McGill  street,  larger  accommodation  being 
necessary  for  its  growing  clinetele. 

Layton  Bros,  report  that  they  have  been  won- 
derfully surprised  the  way  summer  business  has 
kept  up  in  the  call  for  Edison  and  Columbia 
machines  and  records. 

C.  W.  Lindsay,  Ltd.,  which  is  handling  the 
Columbia  with  great  success,  has  just  received 
and  opened  up  its  preliminary  shipment  of  Pathe 
machines  and  records  and  reports  already  the 
sale  of  several  of  the  larger  models  of  Pathe- 
phones. 

The  smiling  countenance  of  James  P.  Bradt, 
general  manager  in  Canada  of  the  Columbia 
Graphophone  Co.,  is  once  more  radiating  good 
cheer  amongst  the  trade  in  Montreal.  On  a 
visit  here  recently  he  expressed  himself  as  being 
particularly  well  satisfied  with  the  development 


and  increasing  popularity  of  the  Columbia  lines 
locally. 

The  Canadian  Graphophone  Co.'s  total  volume 
of  Columbia  July  business  as  against  that  of 
last  year  shows  a  voluminous  increase.  One 
noticeable  feature  they  claim  is  that  while  this 
time  last  year  the  majority  of  their  sales  were 
confined  to  the  cheaper  models,  this  year  it  is  ' 
just  the  reverse,  the  larger  and  more  extensive 
types  enjoying  the  call.  They  report  a  growing 
demand  for  foreign  records. 

Charles  Culross  states  that  summer  business 
in  Sonora  and  Columbia  machines  is  mighty 
good. 

Commenting  upon  business  so  far  as  it  has 
been  affected  by  the  war,  Reginald  L.  Childers, 
general  sales  manager  of  the  Berliner  Gramo- 
phone Co.,  Ltd.,  said  recently: 

"The  talking  machine  business  throughout  the 
whole  of  Canada  was  seriously  affected  imme- 
diately the  war  broke  out,  and  continued  in  a 
very  depressed  state  for  some  six  weeks.  After 
the  initial  period  of  depression,  however,  it 
gradually  regained  tone,  and  ever  since  that 
time  has  been  better  than  ever  before.  For 
several  years  past  the  demand  has  far  exceeded 
the  output  and  this  condition  seems  likely  to 
continue  for  some  time  to  come." 


TRADE  IN  CANADIAN  NORTHWEST 


Dominion  Sewing  Machine  and  Phonograph  Co. 
Growing  Rapidly — Ready  to  Welcome  Jas.  P. 
Bradt — Many  New  Agencies  Established  for 
the  Various  Lines  of  Machines — Other  News 


Winnipeg,  Man.,  August  4. — Owing  to  the 
large  development  of  their  phonograph  depart- 
ment, the  word  "phonograph"  has  been  incor- 
porated in  the  name  of  the  Dominion  Sewing 
Machine  &  Phonograph  Co.,  in  which  form  the 
company  will  hereafter  transact  business. 

The  Columbia  Grafonola  Co.  and  the  West- 
ern distributors  and  dealers  are  looking  for- 
ward to  a  visit  from  James  P.  Bradt,  the  Co- 
lumbia Co.'s  Canadian  general  manager. 

The  Canadian  Phonograph  &  Sapphire  Disc 
Co.,  retailers  of  the  Pathe  lines,  report  consid- 
erable improvement  in  business  over  the  past 
few  months. 

C.  B.  Moore  of  R.  J.  Whitla  Co.,  wholesale 


Big  Profit  For  Live  Dealers 

Who  Act  NOW — By  Availing  Themselves  of  This 

SPECIAL— 30-DAY  OFFER 

Most  Liberal  Discount  Proposition  Ever  Offered 
SEND  FOR  IT  TO-DAY 

01 RADI  VARA 

"KNOWN  FOR  TONE" 

Is  made  complete  in  ONE  FACTORY. 
Not  assembled  in  furniture  factories. 

Send  for  Catalog 

The  tone  of  the  NEW  20th  CENTURY  MUSIC 
MASTER  reflects  the  genius  of  the  world's  great- 
est violin  maker,  being  the  only  phonograph  in  the 
world  that  contains  a  regular  spruce  sound  board 
like  the  piano  and  violin.  It's  the  finest  natural 
tone  talking  machine  money  can  buy.  Plays  all 
makes  of  records. 


SCHILLING  PIANO  CO., 

Wholesale  Distributors 
112  West  23d  Street,  New  York 


Inc. 


representatives  for  Pathe  goods  in  Western 
Canada,  has  returned  from  a  three  and  a  half 
months'  trip.  While  away  Mr.  Moore  estab- 
lished Pathe  agencies  in  most  of  the  larger 
places,  conditions  being  reported  as  very  favor- 
able in  the  country. 

The  Western  Gramophone  Co.  has  no  com- 
plaint to  make  in  regard  to  business,  record 
sales  being  particularly  active,  also  a  big  de- 
mand for  Tungsten  stylus  needles. 

Mr.  R.  Hockin  of  the  Heintzman  &  Co.  Re- 
gina  branch,  paid  a  visit  to  His  Master's  Voice 
headquarters  here  on  his  way  East. 

Phonograph  parlors  have  been  opened  up  at 
315  Portage  avenue  by  a  new  firm  styling 
themselves  the  Victoria  Talking  Machine  Co. 
In  addition  to  a  machine  called  the  Victoria, 
the  company  are  handling  the  Columbia  line. 
F.  R.  Kennedy  is  manager. 

C.  J.  Pott,  general  sales  manager  for  Canada 
of  the  Otto  Heineman  Phonograph  Supply  Co., 
whose  headquarters  are  in  Toronto,  spent  a 
few  days  in  Winnipeg  in  the  interests  of  his 
firm.  Mr.  Pott  came  by  way  of  Cleveland,  Chi- 
cago and  St.  Paul,  returning  via  C.  P.  R. 


A  MOST  EFFECTIVE  WINDOW  DISPLAY 

Terke  Haute,  Ind.,  August  3. — For  timeliness  and 
effectiveness  the  accompanying  window  display 
is  well  worth  the  attention  of  the  talking  ma- 
chine  dealers   everywhere.     This   display  was 


Scott  &  Hart's  Attractive  Window 

used  by  Scott  &  Hart,  of  this  city,  Columbia 
dealers,  who  took  advantage  of  the  country-wide 
patriotism  to  prepare  a  window  that  is  un- 
doubtedly one  of  the  most  attractive  shown  by 
any  member  of  the  local  trade  during  recent 
years. 

There  is  a  human  interest  appeal  to  this  win- 
dow which  has  been  an  important  factor  in  its 
success,  for  this  display  has  produced  many 
sales  of  Columbia  Grafonolas  and  Columbia 
records.  The  window  has  been  the  source  of 
considerable  comment  in  the  local  newspapers 
and  it  well  deserved  the  praise  that  it  received 
on  all  sides. 


INCORPORATED^  IN  INDIANA 

The  H.  N.  Ness  Co.,  of  Indianapolis,  has 
been  incorporated  with  the  authorities  of  In- 
diana for  the  purpose  of  manufacturing  and 
selling  talking  machines  and  other  musical  in- 
struments. Capital,  $5,000.  The  directors  are: 
Wm.  C.  Carroll,  Horatio  N.  Ness  and  Edwin 
B.  Kenngott. 


Patriotism  isn't  measured  by  lung  power. 


From 

$45  to  $225 


Hardware  for 
Talking  Machines 


Lid  supports 
Needle  cups 
Needle  rests 
Knobs 


Tone  rods 
Continuous  binges 
Door  catches 
Sliding  casters 


Special  parts  made  to  order.    Write  us. 

WEBER  KNAPP  COMPANY,  Jamestown,  N.  Y. 
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Columbia  Double  Disc  Records  A5973— 
A5971— A2266.  A  lew  fox-trots  and  one- 
steps  that  the  majority  of  Columbia  dealers 
are  finding  it  hard  to  keep  in  stock. 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


NO  LET-UP  IN  ACTIVITY  IN  KANSAS  CITY  TERRITORY 


Steady  Volume  of  Trade  During  Summer  Makes 
— M.  M.  Blackman  Heads  Advertising 


Dealers  Worry  About  Stocks  for  the  Fall  Rush 
Club — Trade  Members  on  Vacations 


Kansas  City,  Mo.,  August  8. — The  trade  situa- 
tion in  this  section  during  midsummer  is  from 
all  reports  about  the  same  as  that  which  pre- 
vails throughout  the  country.  In  short,  while 
handling  a  very  satisfactory  volume  of  retail 
business,  the  dealers,  to  say  nothing  of  the  job- 
bers, are  most  anxious  about  future  supplies. 
In  fact,  there  is  a  distinct  shortage  in  some 
lines  right  now  when  the  summer  lull  is  sup- 
posed to  exist.  Members  of  the  trade  now  won- 
der what  to  expect  when  the  rush  comes  in  the 
fall.  It  is  noticeable  that  the  retailers  are 
placing  an  unusual  volume  of  orders  in  an  ef- 
fort to  overcome  the  effect  of  delays  in  pro- 
duction or  the  holdup  of  shipments  later  on. 

A.  A.  Trostler,  manager  of  the  talking  ma- 
chine department  of  the  Schmelzer  Arms  Co., 
and  recently  appointed  assistant  secretary  of  the 
company,  reports  a  remarkably  good  business 
for  the  last  month.  The  only  difficulty,  accord- 
ing to  Mr.  Trostler,  is  in  the  scarcity  of  ma- 
chines. The  demand  for  Victrolas  is  constant- 
ly increasing  and  the  shortage  is  more  appar- 
ent than  ever. 

M.  F.  Martin,  of  the  Martin-Adams  Co., 
Wichita,  Kan.,  was  in  Kansas  City  recently  with 
glowing  reports  of  the  prosperous  outlook  for 
Wichita.  The  Martin-Adams  store  has  been 
remodeled  and  attractively  decorated. 

Joseph  S.  Wilde  has  accepted  a  position  as 
manager  of  the  Victrola  department  of  the 
Rorabaugh  Wiley  Dry  Goods  Co.,  Hutchinson, 
Kan.,  and  was  in  Kansas  City  recently,  prepara- 
tory to  a  reorganization  of  the  department.  Mr. 
Wilde  is  an  Eastern  talking  machine  man. 

George  D.  Standke,  manager  of  the  retail  de- 
partment of  the  Columbia  Graphophone  Co., 
left  on  a  short  vacation  trip  to  Chicago  and  De- 
troit about  August  6.  On  his  return  Mr. 
Standke  will  spend  a  week  or  two  on  his  father's 
farm  near  Clinton,  Mo.,  eating  all  the  fried 
chicken  he  wants. 

H.  E.  Schofield,  of  the  Victrola  department 
of  the  J.  W.  Jenkins  Music  Co.,  has  joined  the 
second  company  of  the  Coast  Artillery  and  will 
report  for  duty  in  San  Francisco  August  S. 

Willard  Pierce,  son  of  Burton  J.  Pierce,  man- 
ager of  the  Victrola  department  of  the  J.  W. 
Jenkins  Music  Co.,  has  left  for  a  month's  visit 
on  a  ranch  in  northwestern  Colorado. 

M.  M.  Blackman,  manager  of  the  Edison  dis- 
tributing company  in  this  district,  has  taken 
his  post  as  president  of  the  Kansas  City  Ad- 
vertising Club,  and  has  the  enthusiastic  support 
of  the  entire  club  in  his  heavy  program  of  work 
for  the  coming  year.  Mr.  Blackman,  in  his 
"inaugural"  address,  related  experiences  while 
visiting  other  branch  managers  of  the  Edison 
Co.,  and  emphasized  the  value  of  such  exchange 
of  information  as  he  had  with  the  managers; 
he  said  he  hoped  to  see  this  idea  carried  more 
fully  into  the  work  of  advertisers  in  Kansas 
City.  Mr.  Blackman  has  appointed  a  strong 
list  of  committees,  and  will  aid  the  chairmen  in 


their  work  by  an  arrangement  for  frequent  con- 
ferences, to  see  what  they  are  doing,  and  se- 
cure the  active  assistance  of  club  members  in 
their  work. 

Miss  Jessica  Owens,  of  the  Operaphone 
Talking  Machine  Co.,  is  spending  several  weeks' 
vacation  in  Excelsior  Springs,  Mo.  Before  com- 
ing home  she  will  make  a  short  trip  East. 

The  Operaphone  Talking  Machine  Co.  has 
opened  up  a  record  exchange  department  in 
connection  with  the  talking  machine  department. 
They  have  bought  out  the  Symphony  Record 
Exchange  and  the  National  Phonograph  and 
Record  Co.  The  company  handles  the  fol- 
lowing makes  of  machines:  Mandel,  Player- 
phone,  Operaphone,  Brooks,  Delpheon,  Carola, 
Sterling,  Stewart,  Arion,  and  others. 

The  Henley  Waite  Music  Co.  reports  that  the 
business  done  in  the  talking  machine  depart- 
ment during  the  last  month  was  the  best  that 
company  has  ever  done  in  July.  There  has  been 
an  unusually  good  sale  of  records,  the  ma- 
jority of  which  have  been  patriotic  records. 

The  Hall  Music  Co.  reports  that  the  talking 
machine  business  for  July  was  much  better  than 
for  the  months  of  May  and  June  preceding. 

R.  S.  Peer,  of  the  Columbia  Graphophone  Co., 
has  left  on  a  motor  trip  to  Chicago  and  De- 
troit.   Mr.  Peer  was  accompanied  by  his  wife. 


C.  J.  Schmelzer,  president  of  the  Schmelzer 
Arms  Co.,  and  his  family  are  sojourning  in  the 
mountains  of  Colorado.  Harvey  J.  Schmelzer, 
vice-president  of  the  company,  will  motor 
through  to  Colorado  this  month. 

O.  D.  Standke,  manager  of  the  Victrola  de- 
partment of  the  George  B.  Peck  Dry  Goods  Co., 
states  that  the  July  business  in  that  department 
shows  a  110  per  cent,  increase  over  July  of  last 
year.  The  department  has  a  new  man  in  the 
person  of  G.  A.  Phillips,  formerly  of  the  Co- 
lumbia Graphophone  Co. 

E.  A.  Uden,  Sapulpa,  Okla.,  has  been  in  the 
city  recently  on  his  return  from  the  Edison 
convention. 

R.  H.  Deweese,  of  the  Steinola  Co.,  will  leave 
shortly  on  a  business  trip  to  Des  Moines,  la., 
and  Omaha,  Neb.  Mr.  Deweese  will  be  ac- 
companied by  his  wife. 

Miss  M.  Johnston,  of  the  Victrola  department 
of  the  George  B.  Peck  Dry  Goods  Co.,  has  left 
for  a  three  weeks'  visit  in  Arcadia,  Mo. 

E.  A.  McMurtry,  manager  of  the  wholesale 
department  of  the  Columbia  Graphophone  Co., 
and  his  wife  will  leave  for  a  few  weeks'  visit 
in  Estes  Park,  Colo.,  about  August  16. 


A  certificate  of  incorporation  was  issued  re- 
cently to  the  Eclipse  Phonograph  Co.,  of  New- 
ark, N.  J.,  for  the  purpose  of  manufacturing  talk- 
ing machines  and  accessories.  The  capitaliza- 
tion is  $1,000,000,  the  incorporators  being  Chas. 
A.  Islieb,  A.  R.  Winans  and  J.  P.  Sibley. 


BOSS'AND  SALESMAN- 
MOTROLA  HELPS  BOTH 


*  \  TOW  that  the  Motrola  has  relieved  me  of  winding  the  demonstrat- 
I  '  ing  phonographs,"  said  the  salesman,  "I  am  able  to  wait  on  more 
customers,  wait  on  them  better,  and  sell  them  more." 

"That's  true,"  said  the  boss,  "and  besides,  the  Motrola  has  paid  for 
itself,  and  has  earned  additional  profits,  too,  by  selling  other  Motrolas." 

The  Motrola  winds  phonographs  by  electricity.  It  is  easily 
attached  in  place  of  the  winding  handle.  It  insures  perfect 
time  and  tone. 


Do  not  pass  up  the  profits  Motrola  will  bring  you ! 

Write   today   for   our   interesting  trial 
offer. 


JONES  MOTROLA 

Incorporated 
29  West  35th  St. 
New  York 
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10,000,000 


10,000,000— that's  the  estimated  number 
of  readers  who  will  see  this  ad  about  the 
RE-PLA-STOP.    This  is  the  first  announcement 
to  the  consumer  and  will  appear  in  the 

Saturday 
Evening 
Post  Y 

Sept  l  ' 

It  will  be  followed  by  other  advertisements 
written  expressly  to  SEND  THE  OWNERS 
OF  TALKING  MACHINES  TO  DEAL- 
ERS' STORES.    This  is  a  proposition  for 
the  trade.    We  don't  want  to  sell  a  single 
RE-PLA-STOP  direct  to  the  user.    And  this  adver- 
tising campaign  is  going  to  create  a  demand.  No 
talking  machine  will  be  considered  complete  with- 
out a  RE-PLA-STOP  after  the  public  learns  what 
a  wonderful  device  this  is. 
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Link  up  your  store  with  this  publicity  by 
having  a  stock  on  hand  for  the  people  who 


see  how  the  sales  will  run  up.  Remember 
we  are  back  of  the  RE-PLA-STOP  with 


call.  Have  a  window  display  and  store  dem-  our  guarantee  that  every  one  sent  out  will 
onstrations.    Show  it  to  record  buyers  and    be  mechanically  perfect. 

Dealers:  Send  for  Sample 


Demonstrate  the  RE-PLA-STOP  for  10  days  at  our  risk.  You  can  tell  in  that  time  whether  your  trade  will 
want  it.  Experience  has  shown  that  it  creates  an  immediate  demand — but  we  give  you  the  chance  to  find  out 
for  yourself  in  your  own  store,  how  every  phonograph  owner  and  buyer 
will  simply  not  do  without  it,  once  they  see  how  it  adds  to  the  value  of 
their  machines.  If  you  don't  find  it  all  you  expect  and  all  we  say  it  is, 
return  the  RE-PLA-STOP  in  10  days  and  pay  nothing.  Retail  price 
$5.00.  Liberal  discount  to  dealers.  Accept  this  offer  now  and  be  ready  to  supply  calls. 


RE-PLA-STOP  CO.,  CINCINNATI,  OHIO 

.In  writing  for  sample,  please  use  your  letterhead  and  STATE  WHAT  MACHINES  YOU  HANDLE. 


To  the  Wholesale  Trade 
and  Manufacturers 

This  offer  is  for  you  also.  The  campaign  is 
on  now.  Demonstrate  the  RE-PLA-STOP 
to  your  salesmen,  and  get  ready  to  supply 
your  dealers  promply. 
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Featuring  the  Musical  Possibilities  of  the 

Talking    ]VIachine  By  William  Braid  White 


[Note. — This  is  the  sixth  in  a  series  of  articles  on  the 
general  subject  of  the  musical  possibilities  of  the  talking 
machine.  The  aim  of  the  series  is  to  develop  these  pos- 
sibilities from  all  angles,  thus  opening  up  fields  for  sales 
expansion  oftentimes  neglected  wholly  or  in  part. — Editor.] 

WARTIME  AND  MUSIC 

There  is  no  special  use  in  laboring  the  point 
that  we  are  at  war;  for  it  is  becoming  just  a 
little  harder  each  day  to  avoid  the  knowledge. 
But  there  is  very  special  use  in  pointing  out 
that  we  have  individual  duties  with  special  ref- 
erence to  that  state  of  war.  One  of  the  diffi- 
culties under  which  we  labor  as  a  nation  this 
moment  is  that  our  people  find  it  very  hard  to 
visualize  the  war  as  a  whole;  very  hard  to  bring 
home  to  consciousness  the  fact  that  things  are 
not  as  they  were  yesterday,  that  the  whole  com- 
plexion of  national  life  is  in  fact  different,  that 
every  thought,  every  act  will,  for  an  indefinite 
length  of  time,  be  charged  with  new  responsi- 
bility and  more  serious  meaning. 

The  trouble  with  us  is  that  we  have  had 
things  too  easy  over  here.  Fortunately  for  us, 
in  one  sense,  world  movements  in  the  past 
have  left  us  very  much  alone  and  have  allowed 
us  to  work  out  our  own  destiny  in  our  own 
way.  On  a  diet  of  personal  and  political  free- 
dom we  have  thrived  amazingly;  but  the  change 
had  to  come  some  time.  It  has  come  now;  and 
perhaps  it  should  not  be  thought  a  matter  for 
intense  surprise  that  most  of  us  refuse  to  be-  . 
lieve  that  we  were  or  are  in  the  slightest 
danger. 

Those  who  have  at  heart  the  conservation  of 
the  nation's  industries  during  the  war-time  per- 
ceive, no  less  keenly  than  do  our  military  lead- 
ers, and  far  more  plainly  than  does  our  lagging 
Congress,  the  vital  necessity  for  bringing  the 
people  at  large  into  harmony  with  the  spirit  of 
the  hour.  We  must  wage  our  part  in  the  War 
of  Freedom  willingly.  We  must  therefore  be 
permeated  with  its  spirit.  No  more  important 
task  than  this  of  "waking  up"  the  American 
people  can  be  proposed  to  any  individual  or 
number  of  individuals  whose  position  enables 
them  to  exert  influence  in  this  direction. 

What  has  all  this  to  do  with  "featuring  the 
musical  possibilities  of  the  talking  machine?" 
If  it  did  not  have  very  much  indeed  to  do  with 
the  ostensible  theme  of  these  articles,  I  should 
not  be  writing  in  this  strain. 

A  Victor  Example 

Look  at  the  latest  monthly  Victor  bulletin. 
I  mean  no  disrespect  whatever  to  the  Columbia, 
Edison,  Pathe  or  any  other,  when  I  say  that  the 
July  Victor  bulletin  of  new  records  contains 
an  idea  of  very  great  value;  an  idea  which  1 
think  may  be  utilized  by  every  talking  machine 
man  in  the  country,  which  will  not  only  be  very 
good  indeed  for  business,  but  still  better,  will 
be  good  in  the  thoroughly  patriotic  sense  of  as- 
sisting to  put  the  American  people  "in  right" 
mentally  about  the  War  of  Freedom. 

(Let  me  say  incidentally  that  I  call  it  the 
War  of  Freedom  deliberately,  that  I  so  called 
it  from  August,  1914,  onwards,  when  our  pro- 
Prussians  were  triumphantly  boasting  that  the 
U.  S.  A.  would  never,  never  fight  about  any- 
thing; and  that  the  time  is  coming  when  every- 
body in  this  country  will  know  that  the  phrase 
is  not  only  apt  but  accurate.) 
s  "In  the  face  of  larger  issues,  one  is  apt  to 
forget  that  music  itself  has  been  kept  under 
autocratic  control.  Great  musicians  of  the  past 
have  had  to  cluster  around  the  Courts  and  bid 
for  the  approval  of  aristocracies.  To-day  it 
(music)  is  a  source  of  consolation,  and  an  in- 
spiration, for  all  classes;  and  in  bringing  about 
this  condition  the  Victrola  has  been  of  ines- 
timable benefit  to  mankind." 

No  apology  is  needed  for  quoting  these  words 
from  the  July  Victor  Bulletin.  All  that  is  re- 
quired is  that  we  should  perceive  the  extremely 
important  thought  they  embody.    Substitute  for 


the  word  Victrola  any  other  that  may  occur  to 
you;  the  idea  is  not  less  apt,  not  less  valuable. 
Democracy 

Democracy  is  too  much  a  plaything  with  us. 
Too  little  do  we  really  understand  its  greatness, 
its  sacredness.  We  are  too  much  accustomed 
to  the  idea  and  too  little  able,  in  consequence, 
to  know  how  precious  it  is.  Democracy  is  the 
most  precious  thing  in  the  world  nevertheless, 
and  the  free  nations  of  the  Old  World  risked 
their  all  to  preserve  it  from  profanation.  Their 
task  we  now  share.  One  of  the  tasks  of 
Democracy  is  to  bring  a  fine  flower  of  Culture 
to  each  man  or  woman  who  has  the  desire  to 
possess  it.  That  is  the  meaning  of  our  educa- 
tional system,  of  our  museums,  our  libraries, 
our  popular  concerts,  and  of  a  thousand  like 
activities.  But  a  people  which  really  and  truly 
appreciates  what  it  has  in  the  blessing  of 
Democracy  will  necessarily  be  a  cultivated  peo- 
ple; for  true  Democracy  is  not  personal  license; 
it  is  personal  devotion  to  the  good  of  all,  not 
as  decided  by  monarch,  hierarch  or  oligarch,  but 
as  though  felt  and  voted  by  the  very  people  who 
will  be  affected  by  the  decrees. 

— and  Music 

Democracy  is  serious;  and  we  are  frivolous. 
Democracy  is  cultivated;  and  we  are  uncouth. 
Yes,  Democracy  is  musical,  for  in  very  truth, 
music  is  the  one  art  that  could  and  should  be 
free  to  all,  enjoyed  by  all,  understood  by  all. 
A  nation  that  has  in  its  heart  great  music  is  a 
cultivated  nation  in  the  true  sense,  for  it  is  a 
nation  that  thinks  noble  thoughts.  True,  a  na- 
tion may  have  had  great  music  and  yet  go 
wrong;  witness  Germany.  But  Bach,  Haydn 
and  Mozart  have  nothing  to  do  witli  modern 
Germany.  The  blasphemous  absurdities  of 
Richard  Strauss,  and  the  wild  ravings  -of  Arnold 


Schoenberg  are  the  very  type  of  that  which  the 
great  classic  masters  were  not.  And  these  lat- 
ter, not  those  former,  represent  modern  Ger- 
many.   Let  us  just  remember  this. 

An  Agent  of  Democracy! 

Friend  of  the  talking  machine  business,  you 
are  an  agent  of  Democracy  in  a  day  when  De- 
mocracy is  on  trial.  Grin  if  you  like;  I  can- 
not, and  would  not,  stop  you.  But  I  can  and 
will  make  you  think.  Every  man  who  at  this 
day  causes  the  people  of  his  community  to 
think  higher  and  nobler  thoughts  is  an  agent 
for  Democracy.  The  talking  machine  dealer  has 
an  opportunity,  surpassed  in  .its  power  by  none, 
to  put  before  his  clientele  the  beauties  of  sane, 
healthy  and  ennobling  recreation.  But  not 
merely  as  a  matter  of  amusement,  mind  you! 
During  the  coming  months,  each  of  us  will 
have  many  moments  of  care,  of  anxiety;  each 
will  need  courage,  faith.  Which  is  most  likely 
to  stimulate  these  qualities,  jazz  bands  or  the 
noble  playing  of  noble  music  by  a  master?  The 
talking  machine  gives  both.  Which  ought  it 
mostly  to  give  during  1917? 

The  Great  Opportunity! 

Now,  if  ever,  a  business  opportunity  comes 
that  all  have  awaited  long  in  vain.  Now,  if 
ever,  is  the  time  to  promote  the  sale  of  the 
best  music.  Now,  if  ever,  is  the  time  to  point 
out  that,  with  the  youth  of  the  nation  going 
forth  to  serve  Liberty,  the  time  is  ripe  for  more 
serious  thought,  for  recreation  that  ennobles 
and  exalts.  Even  the  most  careless  girl  or 
boy  will  soon  be  thinking  more  deeply.  Even 
the  most  selfish  sensualist  already  has  moments 
of  misgiving.  There  will  be  a  sharp  reaction 
from  the  unhealthy  hysterical  atmosphere 
of  the  cabaret  and  the  motor  inn,  with  men  and 
(Continued  on  page  46) 
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women  leering  at  each  other,  with  young  girls, 
frightened  but  excited  with  lights,  warmth  and 
wine,  rushing  madly  about,  with  shrieking  ca- 
cophony doing  duty  as  music,  with  vulgarity  and 
twaddle.  Depend  upon  it,  a  short  experience 
of  war  will  make  a  vast  difference  in  the  na- 
tion's thinking.  There  will  be  a  return  towards 
older  and  quieter  ways.  There  will  be  a  de- 
velopment of  national  consciousness,  and  also 
of  national  conscience.  In  all  of  this  impending 
movement  the  influence  of  music  will  be  enor- 
mous. But  it  will  not  be  inevitable.  The 
changing  thought  of  the  people  will  demand  a 
higher  type  of  recreation.  It  is  up  to  the  talk- 
ing machine  trade  to  see  that  music  gets  its 
share. 

Let  us  put  the  matter  in  concrete  form.  The 
mere  advertising  of  a  few  great  names  in  the 
musical  world  does  not  do  much!  Many  Caruso 
records  are  sold;  but  then  a  fine  tenor  voice 
pleases  from  its  mere  lusciousness.  Yet,  if  you 
read  over  any  of  the  great  catalogs  you  find 
that  there  are  hundreds  of  numbers  that  have 
intrinsically  far  greater  possibilities  of  rational 
entertainment,  but  which  nevertheless  are  rela- 
tively slow  sellers;  because  they  are  not  asso- 
ciated with  nationally  advertised  names.  There 
is  a  point;  to  take  advantage  of  the  already 
changing  public  viewpoint  by  pushing  the  sale 
of  otherwise  slow-moving  records  of  fine  music. 
Too  Much  Name! 

Indeed,  at  the  present  time,  a  whole  article 
could  be  written  on  the  single  subject  of  the 
neglect  of  certain  classes  of  fine  music  by  the 
dealers  in  talking  machines  and  records.  It 
has  not  been  the  music,  but  the  name  of  some 
singer,  that  dealers  so  often  have  advertised 
and  sold.  One  of  the  worst  ways  imaginable  of 
featuring  the  musical  possibilities  of  the  talk- 
ing machine  is  this  way.  One  of  our  improved 
methods  will  surely  be  this,  that  we  shall  try 
to  interest  our  public  in  the  fine  music  itself 
and  not  merely  in  some  voice  of  which  they 
have  heard  the  name  but  for  which  they  would 
not  give  a  fig  if  they  had  to  listen  to  it  anony- 
mously. 

Especially  it  seems  that  the  present  is  a  time 
for  promoting  the  purchase  and  use  of  records 
of  which  the  content  is,  in  general,  what  is  de- 
nominated high-class.  I  have  always  been  of  the 
opinion  that  the  musical  possibilities  of  the 
talking  machine  are  not  fully  realized  until  the 
lesser  known  features  of  the  catalog  have  been 
much  more  fully  explored  than  is  usual.  Dealers 


who  give  talking  machine  recitals  at  which  in- 
strumental and  choral  numbers  of  high-class 
are  demonstrated  know  that  their  visitors  often 
exhibit  surprise  at  learning  that  so  much  fine 
band  and  orchestra  music  is  available.  The 
national  advertising  of  the  talking  machine  is, 
as  a  whole,  rather  narrow.  It  features  a  small 
number  of  names;  but  it  does  not  sufficiently 
feature  "music." 

Ten  Years  in  One 

I  am  quite  convinced  that,  at  the  present  mo- 
ment, there  exists  an  unequaled  chance  to  push 
ahead,  as  it  were,  the  musical  tastes  of  the 
American  people  by  ten  years  of  ordinary  de- 
velopment. In  other  words,  the  new  thoughts, 
feelings  and  consciousness  which  the  war  will 
develop  all  are  bound  to  tend  towards  increas- 
ing popular  respect  for  things  of  more  serious 
and  lasting  value.  It  will  of  course  be  ear- 
nestly agreed  by  every  dealer  that  to  sell  more 
and  more  high-class  records,  not  of  one  or  two 
kinds,  but  of  every  kind,  is  a  highly  desirable 
object;  and  it  will  equally  be  admitted  that 
popular  excitement  over  the  vulgarities  of  the 
cabaret  and  its  products  have  been  formidable 
obstacles.  There  is  now  an  excellent  chance  of 
revolutionizing  public  taste;  and  it  should  be 
seized  immediately. 

For,  it  is  as  well  to  remember  that  the  talk- 
ing machine  dealer  is  in  the  position  of  being 
directly  interested,  commercially,  in  the  spread 
of  popular  taste  for  the  better  things  in 
music.  Whatever  may  be  the  case  with  the 
other  manufacturers  of  musical  instruments, 
such  for  instance  as  the  player-piano,  the  talk- 
ing machine  man  knows  that  the  more  high- 
class  records  he  sells,  the  larger  are  his  profits. 
Hence  the  direct  interest  we  all  must  have  in 
any  train  of  events  that  may  move  the  public 
mind  in  a  direction  of  greater  seriousness. 
Three  Divisions 

There  are  three  definite  divisions  into  which 
the  efforts  of  the  retail  talking  machine  dealer 
may  classify  his  efforts  for  the  work  of  pushing 
the  higher  grade  of  records  and  of  machines, 
according  to  the  argument  set  forth  above.  In 
the  first  place,  there  is  the  advertising  side.  I 
am  of  the  firm  opinion,  based  on  practical  ex- 
perience, that  it  will  pay  now  to  undertake  re- 
tail newspaper  publicity,  backed  up  with  folders 
for  distribution,  on  three  points;  music  in  the 
home,  patriotic  music,  American  national  music 
and  American  musicians.  For  instance,  a  folder 
containing  a  few  words  on  the  American  idea 
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in  music,  with  a  list  of  some  American  composi- 
tions (Sousa,  Herbert,  Nevin,  MacDowell,  etc.) 
should  be  very  valuable.  The  consciousness  of 
Americanism  as  a  vital  force  worth  dying  for 
is  going  to  fill  a  large  place  in  our  lives.  Ameri- 
can music  is  shamefully  neglected  on  all  but 
the  vulgar  sides.  Let  us  then  help  our  com- 
munity to  realize  Americanism  in  these  stirring 
times,  by  making  them  better  acquainted  with 
American  music. 

Of  course,  tons  of  paper  have  been  consumed 
in  writing  about  patriotic  music  since  the 
U.  S.  A.  entered  the  War  of  Freedom.  Much 
of  it  has  been  plain  rot;  some  of  it  has  been 
worth-while.  To  the  talking  machine  dealer 
it  would  seem  that  the  best  advice  is  to  pro- 
mote the  familiarity  of  the  community  with  the 
best  of  all  kinds  of  American  music,  not  spe- 
cifically because  it  is  "patriotic"  but  because  true 
patriotism,  at  the  moment  so  sadly  needed,  is 
best  expressed  in  knowing  the  truth  about  one's 
country.  The  American  citizen  who  cheers  the 
flag  but  lets  American  musicians  die  of  neglect 
is  not  very  patriotic  after  all. 

So,  then,  the  advertising  of  the  talking  ma- 
chine merchant  may  rightly  be  divided  between 
talking  about  the  necessity  for  music  in  war- 
time, and  the  true  greatness  of  America  as  a 
soil  which  actually  produces-  good  musicians. 
The  topics  permit  of  much  diversity  of  treat- 
ment, so  that  what  with  the  British  and  French 
boys  in  the  trenches  who  keep  their  talking  ma- 
chines going  every  leisure  hour,  and  the  great 
work  which  Sousa's  marches  and  Stephen  Fos- 
ter's melodies  (not  to  mention  George  M. 
Cohan)  are  doing  to  stir  the  spirit  and  kindle 
the  heart  "out  there,"  the  possible  methods  of 
advertising  treatment  are  as  various  as  they  are 
obvious.    I  need  not  detail  them. 

In  the  second  division  of  effort  at  this  time 
is  the  recital.  If  I  could  be  sure  that  every 
patron  of  a  talking  machine  shop  in  this  land 
could,  during  the  next  thirty  days,  hear  at 
least  one  ail-American  program  on  his  favorite 
talking  machine,  prefaced  by  a  few  words  in 
speech  or  print  on  the  American  idea  in  music 
and  art,  I  should  feel  that  the  patriotic  service 
of  which  I  have  spoken  has  been  performed. 

In  the  third  division  of  effort  is  the  matter 
of  selling  in  the  store  and  demonstrating.  Every 
salesman  should  be  instructed  to  talk  and  push 
all  the  patriotic  and  native  music  he  can,  spe- 
cializing on  the  patriotic  first  and  leading  off  to 
the  American  classics  whenever  the  subject  of 
good  music  can  safely  be  introduced. 

To  pack  it  into  a  phrase:  We  are  fighting  for 
Freedom;  let  us  be  Americans  all  the  way 
through ! 

What  said  Edison  the  other  day,  that  it  would 
be  well  for  Americans  to  cultivate  their  tastes 
in  good  music  and  to  wean  themselves  from 
some  of  the  intense  commercialism  now  in 
vogue?  That  is  its  substance  anyhow.  Can 
you  think  of  any  better  advice  just  now  for  us 
in  the  talking  machine  trade  to  give,  by  example 
as  well  as  by  precept,  to  our  customers? 

BATTEN  SECURES  COLUMBIA  ACCOUNT 

Edw.  M.  Baker,  advertising  manager  of  the 
Columbia  Graphophone  Co.,  New  York,  has 
announced  that  beginning  September  1  the  com- 
pany's advertising  account,  including  all  pub- 
licity used  in  behalf  of  Columbia  Grafonolas, 
records  and  the  Dictaphone,  will  be  handled  by 
the  George  Batten  Co.  This  concern  is  one 
of  the  country's  foremost  advertising  agencies 
and  has  splendid  facilities  at  hand  to  co-operate 
with  the  Columbia  advertising  campaign. 

Well-stocked  shelves  are  not  always  a  sign  of 
prosperity.  The  size  of  your  bank  account  de- 
pends upon  how  often  you  turn  over  the  mer- 
chandise on  the  shelves. 


An  Invitation  to 
Phonograph  Manufacturers 

The  name  VEECO  applies  to  the  best  electric  phonograph  motor  on 
earth.    (Runs  on  any  current.) 

The  name  VITRALOID  to  the  most  artistic  and  true  running  turntable. 

The  combination  makes  a  most  desirable  unit  for  installation  in  your 
higher  grade  machines. 

Right  now  is  the  time  to  send  for  a  sample  of  our  1918  model.  Try  it 
out  at  once  and  be  ready  for  the  autumn  business. 

We  will  be  glad  to  send  sample  motor  and  turntable  on  approval  with  the 
understanding  same  may  be  returned  if  not  considered  desirable  and  without 
any  obligation  on  your  part. 

We  await  your  commands. 

THE  VEECO  COMPANY 

248  Boylston  St.  Boston,  Mass. 

THE  ORIGINAL  PRODUCERS  OF  A  COMPLETE  ELECTRIC  DRIVE  FOR 
THE  TALKING  MACHINE  MANUFACTURER'S  USE. 
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ANY  DEALER  who  does  not  stock  the 
Record-Lite  is  deliberately  neglecting  an  op- 
portunity to  "fat  his  profits"  by  the  sale  of 
easiest  selling  music  specialty  ever  invented. 

JUST  SHOW  IT 

IT  SELLS  ITSELF 

THE 

/°)/IG®/3lD"/7l7ff/¥ 

is  a  handy  beautiful  little  electric  search  light, 
almost  automatic  in  operation,  that  floods  the 
entire  top  of  the  Victrola  with  mellow  light. 
It's  easily  attached  —  snaps  in  place  instantly. 
A  Victrola  equipped  with  The  Record-Lite  can 
be  operated  in  the  darkest  corner  of  the  darkest 
room,  eliminating  any  danger  of  scratching 
the  record  or  misadjusting  the  automatic  stop. 


Some  of  the  Biggest 
Dealers  in  the  Country 

stocked  heavily  on  RECORD-LITES  the  instant  it 
was  presented  to  them.  And  the  best  part  of  the 
rush  of  orders  that  greeted  RECORD-LITE  was  the 
rush  of  Reorders  that  followed  them. 

Can  YOU  afford  to  pass  it  up?  Write  today  for 
full  particulars  to  your  Victor  jobber  or 


LITES  FOR  LARGE  TONE  ARM  READY  FOR  SHIPMENT  IN  LIMITED  QUANTITIES  AUGUST  20th  | 

THE  RECORD-LITE  COMPANY 

(Incorporated)  Sole  Manufacturers  and  Patentees 

135  SECOND  STREET  MILWAUKEE,  WIS. 


NEW  COLUMBIA  WHOLESALE  HEADQUARTERS  IN  ST.  LOUIS 

Special  Features  for  the  Education  and  Convenience  of  Dealers  Included  in  the  New  Store — How 
the  Commodious  Space  Is  Utilized  for  Offices  and  Stock  Rooms 


St.  Louis,  Mo.,  August  6. — One  of  the  most  at- 
tractive and  up-to-date  talking  machine  estab- 
lishments in  this  city  is  the  home  of  the  whole- 


Graphophone  Co.  are  under  the  management  of 
Irby  W.  Reid,  who  has  been  associated  with  the 
company  for  a  number  of  years.  Mr.  Reid  has 
made  a  careful  study  of  the  problems  which  con- 
front the  Columbia  dealer  in  his  daily  work  and 
he  has  left  nothing  undone  to  render  practical 


Sales  Department.  Columbia  Wholesale  Store 

sale  division  of  the  Columbia  Graphophone  Co. 
located  in  the  Publicity  Building-,  1127-1129  Pine 
street.  The  general  offices  are  located  at  this 
address  together  with  the  wholesale  warerooms 
and  the  Dictaphone  division. 

At  the  new  wholesale  store  everything  is  now 
in  shipshape  except  the  model  demonstration 
rooms  which  will  be  maintained  for  the  educa- 
tion of  dealers.  They  will  be  coming  shortly. 
In  this  new  store  the  office,  sales,  executive 
and  record  order  department  take  the  entire  first 
floor.  Machine  and  record  storage  space  is 
provided  in  the  same  building  so  the  business 
all  is  within  the  four  walls  of  the  five-story 
building. 

The  offices  are  arranged  in  such  a  way  that 
visiting  dealers  are  afforded  every  convenience 
and  accommodation,  and  their  requirements  are 
taken  care  of  with  maximum  efficiency.  There 
is  plenty  of  room  for  every  department,  but  Co- 
lumbia business  in  the  local  territory  has  in- 
creased so  rapidly  the  past  year  that  expansion 
all  along  the  line  will  probably  be  necessary 
before  the  fall  trade  commences'. 

The  St.  Louis  headquarters  of  the  Columbia 


co-operation  to  the  Columbia  clientele  in  this 
territory.  He  is  a  firm  believer  in  the  doctrine 
that  a  distributor's  duty  is  not  completed  by 
merely  filling  an  order,  but  each  member  of  the 
sales  staff  has  been  instructed  to  assist  Co- 
lumbia representatives  in  every  possible  way. 

One  of  the  photographs  shown  herewith  rep- 
resents a  view  of  the  sales  floor  and  the  gen- 
tleman seated  at  the  desk  in  the  foreground  is 
Cuthbert  R.  Salmon,  who  won  the  President 
Whitten  salesman  cup  in  this  district  for  the 
month  of  June.  He  has  been  associated  with 
the  St.  Louis  branch  for  four  years,  and  is  gen- 
erally recognized  as  one  of  the  most  aggres- 
sive and  successful  wholesale  talking  machine 
men  in  the  St.  Louis  territory.  The  contest 
for  the  President  Whitten  cup  during  the  month 
of  June  in  this  territory  included  the  salesmen 
of  the  Columbia  wholesale  departments  at  Chi- 
cago, Kansas  City,  Dallas,  St.  Louis,  New  Or- 
leans, Minneapolis  and  Denver,  and  Mr.  Sal- 
mon's victory  in  this  district  was  a  well  de- 
served one,  as  he  achieved  an  enviable  record. 
The  President  Whitten  cup  for  salesmen  in  this 
territory  will  be  the  permanent  property  of  the 
salesman  who  wins  it  three  times. 


Wholesale  Store,  Columbia  Co.,  St.  Louis 


PLACE  NEW  MODEL  ON  THE  MARKET 

St.  Louis,  Mo.,  August  7. — The  Artophone  Co., 
of  this  city,  manufacturer  of  the  Artophone  line 
of  talking  machines,  has  just  placed  on  the  mar- 
ket a  new  model  known  as  Style  IX,  retailing 
at  $55.  This  instrument  which  measures  forty- 
four  inches  in  height  has  a  number  of  distinctive 
features,  and  embodies  the  various  constructional 
qualities  which  have  contributed  to  the  success 
of  the  Artophone  throughout  the  country. 

Style  IX  has  a  Universal  tone  arm,  playing  all 
makes  of  records,  a  double  spring  motor,  play- 
ing three  ten-inch  records  with  one  winding,  a 
tone  modifier,  wooden  horn,  automatic  lid  sup- 
port, patented  casters  and  four  needle  cups. 
The  company  furnishes  a  three-year  guarantee 
on  all  metal  parts  against  defective  material  and 
workmanship.    It  promises  to  be  a  big  seller. 
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How  We  Help  You 


DATHE  service  isn't  over  when  Pathe  Records  and  Patht! 
*  phones  arrive  in  your  store.  Not  by  a  long  shot.  Promp  ; 
on-the-minute  shipment  is  only  the  first  step  of  an  endlej 
campaign  to  build  up  your  business. 

Here  are  a  few  of  the  other  steps : 

Big  National  Advertising.  Full  pages  in  the  "Saturday  Evening  Pos 
and  other  magazines  and  in  newspapers  feature  the  merchandise  whit 
you  actually  have  on  your  floor.  It  helps  you  move  your  machines  ai 
records  by  creating  a  demand  that  you  can  see  and  feel. 

Unexcelled  Library  of  Records.  Exclusive  records  by  great  artists  < 
America  and  Europe.  Artists  who  have  not  yet  been  heard  in  this  coui 
try.  Famous  foreign  orchestras  and  bands.  Foreign  folk-songs  and  cha 
acteristic  music — bulletins  in  eight  different  languages,  up-to-date  populJ 
songs.  Dance  music  that  sparkles  with  "pep."  Hawaiian  records  th 
have  never  been  surpassed.  And  thousands  of  curious,  delightful  nove 
ties.  All  records  double  disc,  including  grand  opera.  And  all  bearing  o» 
famous  "Thousand  Time  Guarantee"  which  comes  from  the  gre, 
feature  of 

The  Pathe  Sapphire  Ball — without  doubt  the  biggest  feature  an 
phonograph  can  claim  ;  the  polished  jewel  which  takes  the  place  of  shai 
metal  needles  on  the  Pathephone.  It  cannot  dig,  cut  or  gouge  the  recort 
It  means  records  saved  and  money  saved.  It  means  superb  musical  qua 
ity.  It  means  the  total  elimination  of  bother  and  worry.  The  Pat! 
Sapphire  Ball,  being  permanent,  carries  the  message  of 


PATHE  FREREf 


10  Grand  Avenu< 


PATHE  FRERES  PHONOGRAPH  CO.,  LTI 


Y  *^/JVC  p 
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the  Pathe  Line 


lo  Needles  to  Change"  because  the  owner  of  a  Pathephone  can  for- 
t  all  about  needles. 

tmplete  Line  of  Instruments.  Pathephones  that  meet  every  need  of 
dealer.    Handsomely  designed  models  in  all  finishes,  ranging  from  $25 
$225,  including  an  electric  motor-driven  model  at  $125.     And  all 
luipped  to  play  every  standard  make  of  disc  record. 

World-Famous  Trade-Mark.  The  Pathe  name  and  the  red  rooster 
e  world-famous.  They  add  prestige  to  your  store.  They  are  trade- 
ingers. 


rindoW  Displays.  Cards  with  punch  to  them, 
it  across  the  street  and  make  people  take  notice. 


Displays  that  reach 


ard-Hitting  Dealer  Ads.  We  have  a  loose-leaf  book  of  advertising 
its  for  dealers.  Each  month  a  new  sheet  goes  out  to  every  dealer.  Pre- 
ired  by  some  of  the  best  advertising  talent  in  the  country,  these  cuts 
)minate  the  pages  on  which  they  appear. 

vecial  Advertising  Copy  is  written  on  request  to  fit  the  needs  of  the 
cal  dealer.  This  is  done  with  the  same  thoroughness  as  our  national 
Ivertising. 

If  you  could  get  these  arguments  over  to  your  prospects,  wouldn't 
>ur  business  be  the  better  for  it?  Then  why  plod  along  with  a  line  that 
on't  give  you  a  chance  to  do  your  best  ?  Write  us  to-day  that  you  think 
>ur  business  ought  to  grow.    Then  watch  us  make  it  grow! 


'HONOGRAPH  CO 

rooklyn,  N.  Y. 

I.IFFORD  STREET,  TORONTO,  CANADA 


The  Pathe  Sapphire  Ball 

(Illustration  Much  Enlarged) 

This  ball-shaped,  genuine  sap- 
phire is  the  "reason  why"  behind 
the  famous 

PATHE  GUARANTEE: 

We  guarantee  every  Pathe 
Record  to  play  at  least  one  thou- 
sand times  with  the  Pathe  Sapphire 
Ball,  without  impairment  to  the 
unexcelled  beauty  of  tone. 

Pathe  Freres  Phonograph  Co. 


Pathephone 
No.  25 
Retail   Price,  $2 


Pathephone 
No.  125 
Retail  Price,  $110 
With  Electric  Motor, 


$125 


Pathephone 
No.  225 
Retail  Price,  $225 
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A  line  of  foreign  records,  representative  of  every 
country  in  Europe,  is  today  strengthening  every 
Columbia  dealer  in  handling  the  present  phenomenal 
demand  for  European  National  music. 


ENTERTAIN  CHAMINADE  MUSIC  CLUB 

How  Manager  Martin  Made  the  Merits  of  the 
Columbia  Known  to  a  Prominent  Body  of  Mu- 
sicians— Heidelberg  Co.'s  Good  Work 


Jackson,  Miss.,  August  6. — One  of  the  most 
aggressive  and  successful  retail  concerns  in  this 


The  Recital  Hall 

city  is  the  Heidelberg  Furniture  Co.,  which  han- 
dles the  products  of  the  Columbia  Graphophone 


Co.,  New  York.  Roy  Heidelberg,  chief  owner 
and  general  manager  of  this  company,  is  an  en- 
thusiastic admirer  of  the  Columbia  line  and  is 
personally  interested  in  the  success  which  it  is 
achieving  in  this  territory. 

B.  A.  Martin,  who  is  in  charge  of  the  Grafo- 
nola  department  at  this  store,  is  a  splendid  ex- 
ample of  the  wide-awake  talking  machine  man, 
and  he  has  worked  indefatigably  to  make  his  de- 
partment a  musical  center  in  addition  to  a  com- 
mercial success. 

Recently  Mr.  Martin  entertained  the  Cham- 
inade  Music  Club  in  the  Grafonola  parlors  of  the 
Heidelberg  Furniture  Co.  This  club  is  the 
most  exclusive  music  club  in  the  city,  and  one 
of  very  high  standing.  Mr.  Martin  entertained 
the  ladies  of  the  club  by  playing  a  number  of 
well  selected  Columbia  records  on  the  Grafo- 
nola grand.  A  brief  talk  was  made  by  him  on 
each  artist,  selection  and  composer  before  the 
selection  was  played.  At  the  close  of  the  con- 
cert the  members  of  the  club  expressed  their 
appreciation  of  the  entertainment  that  was  fur- 
nished, and  in  addition  Mr.  Martin  was  elected 


Tone|QuaIity + Artistic  Cabinets 


The  ANGELUS 


Genuine  Mahogany 

Dimensions:  48  in.  high,  21'/2  in.  wide, 
22  m.  deep. 

Heavy  double  spring  motor.  12  inch 
turntable. 

Ball-bearing  tone  arm.  Plays  all  disc 
records. 

Equipped  with  tone  moderator,  automatic 
start  and  stop. 


Here  is  a  line  of  machines  that 
have  all  the  necessary  qualities 
to  produce  sales. 

Four  models,  retailing 
from  $40  to  $125 

Splendid  tone  quality  and  A 
No.  1  cabinet  work. 

Every  machine  guaranteed. 

Prompt  deliveries  assured. 

We  sell  through  the  dealers 
only. 

Liberal  trade  discount. 

Write  today  for 
open  territory 

ANGELUS  PHONOGRAPH  CO. 

1249  Lexington  Avenue       New  York 

F.  J.  LEISER,  Pres.  and  Genl.  Mgr. 


Columbia;  Graphophone  Co. 

Wool  worth  Building,  New  York 


an  associate  member  of  the  Chaminade  Club. 

Some  time  ago  Mr.  Martin  became  interested 
in  establishing  a  Welfare  Club  among  the  em- 
ployes of  the  Hines  Auto  Co.  As  a  result  of 
the  co-operative  plan  submitted  by  Mr.  Martin 
the  club  purchased  a  Grafonola  12SE  with  a 


One  of  the  Show  Windows 

representative  library  of  Columbia  records,  and 
this  outfit  is  providing  unlimited  pleasure  for  the 
members  of  the  club. 


WHAT  MAILING  LIST  SHOULD  PRODUCE 


Every  Customer  on  the  List  Should  Buy  at 
Least  $2.50  Worth  of  Records  Monthly,  De- 
clares the  Stewart  Talking  Machine  Co. — 
How  the  Mailing  List  May  Be  Made  to  Pay 
Real  Dividends — Some  Timely  Pointers 


Indianapolis,  Ind.,  August  9. — -"Every  customer 
on  your  mailing  list  owes  you  $2.50  a  month  in 
record  purchases,"  says  the  Stewart  Talking 
Machine  Co.  to  its  Victor  dealers. 

This  Indianapolis  jobber  suggests  many  ways 
in  which  that  income  may  be  collected  through- 
out the  hot  months,  as  well  as  during  the  fall 
and  winter.  Perhaps  the  most  interesting 
among  the  suggestions  is  the  "Ear  Test."  '^fThis 
test  is  based  upon  the  assumption  tfe^'t  the 
beauty  of  good  music  lies  below  the  surface. 
A  chart  has  been  prepared  naming  the  different 
qualities  of  music  in  chronological  order  accord- 
ing to  the  degree  in  which  they  become  appar- 
ent to  the  student  of  music.  The  list  is  as  fol- 
lows: 1,  words;  2,  melody;  3,  rhythm;  4,  pitch; 
5,  speed;  6,  intensity,  dramatic;  7,  tone  color; 
8,  phrasing,  .varying  expressions.  The  Stewart 
Co.  suggests  that  a  dealer  ask  his  customer  how 
far  down  this  list  he  may  go  in  listening  to  a 
record.  To  a  casual  listener  the  words,  the 
melody  and  the  rhythm  of  a  piece  of  music 
become  apparent  in  the  order  named.  Few 
people,  however,  pay  attention  to  the  pitch,  the 
speed,  the  tone  color,  the  intensity,  and  least 
of  all  the  phrasing  of  a  song.  It  is  the  Stewart 
Co.'s  idea  that  if  a  customer  can  be  made  to 
appreciate  the  finer  points  in  records — the  hid- 
den sources  of  beauty — record  sales  may  be 
developed  on  a  firm  basis. 


A  man  must  be  a  pretty  good  waiter  who  ex- 
pects to  have  greatness  thrust  upon  him. 
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"ATLAS" 

(3-ply  Veneer) 

Packing  Cases 

are  all  that  the  name  im- 
plies. They  save  freight 
charges  and— why  not  write 
for  detailed  information  ? 


NELSON  &  HALL  CO. 

Montgomery  Center,  Vermont 


hands  on.  The  biggest  trouble  is  getting  the 
Edisons  fast  enough  from  the  factory,  Mr.  Cart- 
mill  says. 

A.  E.  Pfeiffer,  manager  of  the  Starr  Piano 
Co.  store,  reports  that  the  Starr  machine  and 
records  are  going  nicely. 

Fire  at  the  Carlin  Music  Co.'s  store  destroyed 
twenty  machines.  The  company  has  already 
begun  to  repair  its  salesrooms,  and  has  also 
placed  orders  to  refill  the  stock.  The  front  of 
the  store  was  not  damaged,  so  the  company  has 
been  able  to  continue  business. 

E.  W.  Stockdale,  manager  of  the  Pearson 
Piano  Co.,  reports  that  the  talking  machine  de- 
partment continues  to  show  pleasing  sales 
records. 

The  business  of  the  Ready  File  Co.,  which 
has  grown  in  several  months'  time  into  a  thriv- 
ing business,  is  taking  an  indication  of  the  favor- 
able business  conditions  throughout  the  coun- 
try. The  company  has  many  advance  orders  on 
file  for  the  handy  record  files. 


INCORPORATED  IN  GREEN  BAY,  WIS. 


The  Stiller  Photo  Supply  Co.,  Green  Bay., 
Wis.,  has  been  incorporated  with  a  capital  stock 
of  $15,000,  with  A.  F.  Stiller,  Sr.,  president; 
Ernest  J.  Stiller,  viceLpresident;  Anton  Stiller, 
Jr.,  treasurer,  and  Otto  H.  Stiller,  secretary. 
The  business  of  the  concern  will  be  continued 
at  the  present  address,  210  Cherry  street.  The 
company  features  the  Brunswick  phonograph 
with  Pathe  records. 


WITH  THE  TRADE  IN  INDIANAPOLIS 


Manner  in  Which  Business  Has  Kept  Up  Dur- 
ing Summer  Heat  Argued  as  a  Good  Omen 
for  the  Fall — Public  Has,  Apparently,  Plenty 
of  Money  to  Spend — Rex  Talking  Machine 
Co.  Changes  Name — Fire  Destroys  Machines 


Indianapolis,  Ind.,  August  2. — The  talking  ma- 
chine business  here  stood  up  against  unfavorable 
weather  conditions  during  July  and  finished  with 
another  record  which  convinces  practically  all 
the  dealers  that  the  business  is  gradually  gather- 
ing momentum  which  will  swing  it  into  the  big- 
gest fall  season  the  trade  has  ever  known. 

Not  only  do  the  exclusive  talking  machine 
dealers  report  unusual  business  for  July,  but 
at  every  music  house  where  talking  machines 
are  sold  the  dealers  call  attention  to  their  talk- 
ing machine  business. 

Paul  Furnas,  manager  of  the  Aeolian  Co. 
store,  says  "the  talking  machine  business  has 
been  remarkable  considering  the  season." 

C.  P.  Herdman,  manager  of  the  Baldwin  Piano 
Co.  store  talking  machine  department  of  Co- 
lumbia machines,  reports  that  July  proved  to 
be  the  best  of  the  four  months  his  new  de- 
partment has  had.  More  machines  were  sold 
than  in  any  other  month.  Large  orders  have 
been  placed  for  fall  business  in  anticipation 
of  a  big  season. 

"The  people  are  making  the  money  and  they 
have  got  to  spend  it,"  Mr.  Herdman  says.  "They 
might  as  well  spend  it  for  talking  machines  as 
anything  else,  and  we  are  going  after  business 
on  that  theory." 

Ben  Brown,  manager  of  the  Columbia  store, 
had  a  nice  increase  in  business  for  July.  The 
dictaphone  business  was  exceptionally  good. 
W.  C.  Cobin,  special  representative  of  the  dicta- 
phone department  of  the  company,  was  at  the 
store  for  several  days. 

The  name  of  the  Rex  Talking  Machine  Co., 
which  recently  began  to  handle  the  Pathe  ma- 
chines exclusively,  has  been  changed  to  H.  N. 
Ness  Co.  The  store  here  is  connected  with 
the  one  in  Detroit,  and  the  headquarters  of 
the  company  are  in  Buffalo,  N.  Y.  H.  A.  W. 
Smith,  manager  of  the  store,  reports  that  the 
July  business  was  abnormal.  A  new  delivery 
truck  has  been  ordered,  and  soon  the  store  will 
be  keeping  two  trucks  on  the  jump.  The  $75 
and  $125  models  of  the  Pathe  have  been  selling 
"like  hot  cakes,"  Mr.  Smith  reports. 

At  the  Pathe  Phonograph  Shop,  the  Tobin 
brothers  report  an  increased  activity  in  both 
the  wholesale  and  retail  fields.     Orders  being 


received  from  the  out-of-town  dealers  indicate 
that  the  belief  is  general  that  a  big  business  will 
be  done  this  fall. 

The  Edison  shop  had  a  good  business  both 
in  records  and  machines  last  month. 

Walter  Kipp,  of  the  Kipp  Phonograph  Co., 
attended  the  Edison  dealers'  convention  in  New 
York.  Mr.  Kipp  has  been  calling  on  several 
of  his  dealers. 

J.  Cartmill,  secretary  of  the  Kipp  Co.,  reports 
that  the  business  is  bigger  than  ever  and  that 
they  can  sell  everything  they  can  get  their 


OFFICERS  OF  INTERNATIONAL  BODY 

Following  the  great  gathering  of  Edison  deal- 
ers at  the  Waldorf-Astoria  last  month,  the  Inter- 
national Phonograph  Dealers'  Association  held 
a  meeting  at  which  the  following  officers  were 
elected:  President,  Henry  Meyers,  Pittsfield, 
Mass.;  secretary,  Gust  Holmquest;  treasurer, 
D.  J.  Crowley,  of  Baltimore.  At  this  meeting 
it  was  planned  to  have  future  gatherings  of  this 
association  in  various  units  in  different  parts 
of  the  country. 
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f*  Standard  Sectional 
Record  Cabinet 

A  practical,  inexpensive,  convenient  cabinet 
for  dealers ;  made  on  the  sectional  principle,  affording  the 
following  advantages: 

It  grows  with  your  requirements :  You  first 
purchase  just  the  number  of  sections  you  actually  need 
for  your  present  requirements;  as  you  need  more  space, 
add  more  sections. 

Adapted  to  any  space :  As  many  sections  as  desired 
may  be  placed  in  a  stack ;  as  many  stacks  may  be  used 
side  by  side  as  wall  space  will  permit. 
Each  section  or  shelf  is  indexed  by  a  letter  and  each 
compartment  by  a  number,  forming  a  system  of  filing 
unsurpassed  for  simplicity  and  convenience. 
Neat  in  appearance:  No  empty  shelves;  no  over- 
crowding. Case  always  complete,  yet  always  capable 
of  additional  expansion. 

Carefully  made  and  beautifully  finished  in 

plain  and  quartered  oak,  and  in  imitation  and  genuine 
mahogany. 

Made  in  two  sizes;  to  hold  10-inch  and  12  inch  records. 
Each  section  holds  200  records  (100  Edison  records). 
Stack  may  be  made  up  with  all  sections  of  the  same  size ; 
or  sections  for  10-inch  records  may  be  used  above 
sections  for  12-inch  records  by  means  of  a  reducing 
section  as  shown  in  accompanying  illustration. 
Record  sections  furnished  with  or  without  doors. 

Price  for  section  $2.75  an^  up 

Sections  also  furnished  with  twelve  horizontal  compart- 
ments instead  of  sixteen  vertical  compartments,  for  $  1 .00 
per  section  extra. 

Cases  shipped  on  approval  direct  from  factory  at  con- 
siderable saving  to  you;  on  orders  amounting  to  $10.00 
and  over  we  pay  height  to  all  points  East  of  Montana, 
Wyoming,  Colorado  and  New  Mexico.  To  points  in 
and  West  of  these  states,  we  equalize  freight  charges. 
For  further  particulars  and  full  list  of  prices  for  the 
different  sections  in  the  different  grades,  write  for  illustrated 
circular  No.  70. 

The  C.  J.  Lundstrom  Mfg.  Co. 

LITTLE  FALLS,  N.  Y. 
Branch  Office,  Flatiron  Bldg.,  New  York  City 
Fifteen  Years'  Experience  Making  High 
Grade  Filing  Cabinets  and  Bookcases 
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Aftermath  of  Victor  Jobbers  Convention 


Although  the  annual  convention  of  the  Na- 
tional Association  of  Talking  Machine  Jobbers 
at  Atlantic  City  last  month  is  now  only  a  mem- 
ory, it  is  a  very  pleasant  memory,  and  it  is 


I..  V.  B.  Ridgway  and  A.  G.  McCarthy — Chicago  and 
Frisco  Exchange  Ideas 


safe  to  say  that  there  is  not  one  of  the  jobbers 
who  attended  the  meetings  who  does  not  feel 
that  he  was  more  than  repaid  for  the  time  and 
money  that  he  spent  in  connection  therewith. 

The  two  outstanding  features,  of  course,  were 
the    addresses    of  Touis    F,    Geissler,  general 


Mr.  and  Mrs.  Thos.  F.  Green 


manager  of  the  Victor  Talking  Machine  Co., 
and  Congressman  Dan'  V.  Stephens,  father  of 
the  Stephens  bill.     In  emphasizing  in  unmis- 


Congressman  and  Mrs.  Dan  V.  Stephens 


takable  terms  the  definite  intention  of  the  Vic- 
tor Co.  to  continue  their  distributing  system 
through  the  medium  of  the  jobbers  just  as  that 
system  started  and  has  been  developed,  Mr. 
Geissler  did  a  great  service  to  the  members  of 
the  association  in  putting  a  direct  stop  to  any 
rumors  regarding  a  change  in  the  distributing" 


H.j'  Smith  and   Mrs.   F.   E.   Clark,   Victor  Educational 
Department 

policy  of  the  Victor  Co.  which  may  have  ema- 
nated from  competitive  sources.  To  hear  the 
avowal  of  the  Victor  Co.'s  faith  in  the  jobbers 
and  its  appreciation  of  their  loyalty  during  the 
years  in  which  a  tremendous  business  has  been 
developed,  is  worth  everything  that  any  job- 
ber had  sacrificed  to  attend  the  session. 


Congressman  Stephens,  for  his  part,  had  the 
opportunity  of  explaining  at  first  hand  to  the 
jobbers  as  a  body  what  his  conception  of  price 
maintenance  was  and  what  his  bill  was  intended 


Roy  J.  Keith  and  Lipman  Kaiser,  Both  Live  New  Yorkers 

to  bring  about.  The  association  has  always 
been  a  strong  supporter  of  the  Stephens  meas- 
ure and  the  direct  appeal  of  the  Congressman 
should  solidify  that  support. 

As  to  the  association  itself,  it  went  on  record 


Mr.   and  Mrs.  f.   W.   Barnhill  and  Mr.  and  Mrs.  H.  F. 
Miller,  Perm  Phonograph  Co. 


as  mapping  out  an  active  campaign  for  the  year 
to  come,  a  campaign  which  is  designed  to  be 
constructive  in  every  particular  and  they  put 
in  a  board  of  officers  and  an  executive  commit- 
tee consisting  of  men  well  qualified  by  experi- 
ence and  of  proven  ability  to  carry  on  the  work. 


W.  B.  Fulghum  in  Good  Company 


The  wonderful  concert  arranged  by  the  Vic- 
tor Co.  and  at  which  appeared  a  notable  group 
of  artists  headed  by  Galli-Curci  is  now  a  mat- 
ter of  history,  but  it  was  a  fitting  climax  to  a 


Supper  to  Artists  by  Victor  Co.  at  the  Traymore.    C.  G.  Child,  Head  of  Artists'  Department,  in  Center  Back.  Galli- 
Curci  at  His  Right 
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most  successful  convention  gathering.  At  the 
conclusion  of  the  complimentary  concert,  the 
various  artists  who  participated  were  the  guests 
of  the  Victor  Co.  at  an  elaborate  supper  given 
at  the  Hotel  Traymore.  C.  G.  Child,  in  charge 
of  the  artists'  department  of  the  Victor  Co., 
acted  as  master  of  ceremonies. 

The  complete  report  of  the  convention  pro- 
ceedings appeared  in  The  World  last  month, 
but  there  were  a  few  last  minute  snapshots  of 


the  convention  delegates  that  came  from  the 
hands  of  the  photographer  too  late  for  insertion 
in  connection  with  the  report,  which  are  pre- 
sented on  the  opposite  page  for  the  perusal  ot 
their  many  friends  in  the  trade. 

The  delegates  for  the  most  part  were  snapped 
during  their  progress  along  the  boardwalk,  tak- 
ing advantage  of  the  limited  amount  of  sunshine 
they  were  privileged  to  enjoy  during  the  con- 
vention period. 


S.  ROLAND  HALL  TALKS  ON  CONSTRUCTIVE  ADVERTISING 

Advertis'ng  Manager  of  the  Victor  Talking  Mach'ne  Co.  Delivers  Forceful  Address  at  the  Jobbers' 
Banquet  Held  Last  Month  in  Atlantic  City — Outlines  Policies  Which  Make  for  Success 


get  these  compliments.  There  is  no  jealousy  on 
our  part.  I  believe  in  this  healthy,  harmonious 
competition.    Go  to  it  and  set  us  a  mark. 

My  viewpoint  right  now  is  rather  that  of  the 
outsider — one  who  has  been  an  enthusiastic  Vic- 
trola  user  and  record  buyer  for  a  number  of 
years.  This  fresh  point  of  view  is  sometimes 
very  important  in  a  big  business.  Men  who  are 
constantly  in  the  midst  of  a  business,  whether 
in  the  retail  end  or  the  manufacturing  end,  are 
likely  to  get  wrat  we  call  the  "mirror  habit" — 


At  the  annual  convention  of  the  National  As- 
sociation  of  Talking  Machine  Jobbers  held  last 
month  at  Atlantic  City,  one  of  the  most  interest- 
ing addresses  at  the  banquet  which  concluded 
the  convention  was  delivered  by  S.  Roland  Hall, 
who  recently  became  advertising  manager  of  the 
Victor  Co.     Mr.  Hall's  speech  was  as  follows: 

Back  in  the  days  when  I  had  the  temerity 
to  run  a  school  of  advertising  and  a  school  of 
salesmanship  one  principle  that  I  always  stood 
for  was  that  a  man  should  know  a  business 
pretty  thoroughly  before  attempting  to  give  defi- 
nite advice  about  marketing  methods.  For  six 
months  or  a  year  I  prefer  to  absorb'  what  I 
can  of  this  great  business  before  posing  as  a 
wise  counselor. 

They  said  of  me  when  I  went  from  the  edu- 
cational field  to  the  Portland  Cement  industry 
that  I  passed  from  the  "abstract"  to  the  "con- 
crete." I  suppose  it  might  now  be  said  that  I 
have  gone  from  the  "concrete"  to  the  "con- 
cert"— a  field  considerably  broader  though  prob- 
ably not  a  harder  one.  I  think  if  some  of  you 
gentlemen  who  have  been  telling  me  your  trou- 
bles about  shortages  of  stock  and  inability  to 
fill  orders  could  have  a  little  experience  in  the 
Portland  Cement  field  where  there  is  an  over- 
production capacity  of  millions  of  barrels  a 
year,  you  would  feel  that  your  present  difficulties 
are  small  ones.  You  would  know,  too,  how  it 
feels  to  now  and  then  have  to  sell  your  product 


at  cost  or  thereabouts  and  have  dealers  tell 
you  that  they  didn't  care  whether  they  handled 
it  or  not — would  rather  sell  something  else  In 
which  there  was  more  profit. 

Long  before  I  ever  dreamed  of  coming  with 
the  Victor  organization  I -admired  its  great  pub- 
licity campa'gn.  I  am  familiar  in  a  general  way 
with  the  campaigns  of  most  of  the  national  ad- 
vertisers, and  I  do  not  say  this  because  I  am 
now  part  .of  the  Victor  organization,  but  I  firmly 
believe  that  our  company  is  doing  more  toward 
making  a  positive  demand  on  dealers  for  our 
product  than  any  other  manufacturer  in  the 
country.  The  big  fundamental  things  in  a  pub- 
licity way  have  been  done  and  are  now  being 
done.  As  Mr.  Geissler  said  to  me  when  he 
invited  me  to  come  with  the  company,  what 
the  advertising  department  will  do  from  now  on 
must  be  an  evolution  rather  than  a  revolution. 
Of  course,  we  do  not  think  we  are  working  up 
to  a  100  per  cent,  point  standard.  I  know  that 
there  are  a  number  of  things  that  we  can  do 
and  will  do  in  the  way  of  improvements,  and  I 
hope  in  time  to  play  my  part  in  your  great  work. 

I  have  been  giving  some  study  lately  to 
what  you  distributors  are  doing  in  the  way  of 
furnishing  selling  aids  to  dealers,  and  I  am  go- 
ing to  tell  you  that  some  dealers  have  written 
us  that  they  like  your  aids  better  than  they  do 
those  sent  out  from  the  home  office  of  the  Vic- 
tor Co.    We  take  off  our  hats  to  you  when  you 


S.  Roland  Hall 

that  is,  looking  at  their  work  from  their  own 
viewpoint  and  saying,  "This  is  fine,  fine  because 
it  pleases  us,  the  big  boss,  or  the  board  of  di- 
rectors." Herbert  Casson,  in  one  of  his  talks, 
tells  a  story  of  traveling  on  a  train  one  day  with 
a  manufacturer  who  said  he  had  no  use  for  the 
outside  expert.  Casson  replied  that  he  hap- 
pened to  be  one  of  those  individuals  himself 
(Continued  on  page  54) 


More  Than  the  Records  Alone 


The  mere  packing  and  shipping  of  gcods  wanted 
is  not  our  idea  of  really  filling  an  order. 

HELPFUL  SERVICE  is  the  standard  set. 


One  of  the  features  we  offer  is 
our  advance  list  of  best  sellers  as  deter- 
mined by  our  Record  Committee.  It 
designates  the  live  numbers;  those  for 
which  there  will  be  the  greatest  demand 
—  it  aids  in  avoiding  slow  stock. 

We'd  like  to  send  you  this  list  reg- 
ularly. To  allow  us  to  do  so  doesn't 
obligate  you  in  the  least.  Write  us 
NOW. 


Promptness,  too,  is  one  of  the  features  on  which 

we  pride  ourselves. 
Careful  attention  to  every  detail  of  your  order 

is  another. 

GrinnellBros 

WHOLESALE  DISTRIBUTORS 

VICTROLAS  AND  RECORDS 

Warerooms : 

First  and  State  Streets,  DETROIT 


OUR  WHOLESALE  BUILDING,  FIRST  AND  STATE  STREETS 

We've  the  stock,  the  facilities,  the  organization  and  the  determination 
to  give  you  SERVICE  YOU'LL  LIKE  BEST  ! 

Your  NEXT  order  would  be  a  good  one  with  which  to  prove  this. 
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Music  lovers  want  music  in  summer  as  well 
as  in  winter.  Therefore,  don't  change  gears 
—keep  in  high— forget  that  heretofore  you 
have  always  gone  into  second  at  this 
season. 


Columbia^  Graphophone  Co 

"WoolworthLBuilding,  New  York 


S.  ROWLAND  HALL  ON  ADVERTISING 

(Continued  from  page  53) 

and  offered  to  bet  a  dinner  in  the  dining  car  that 
if  the  manufacturer  would  reveal  his  business 
Casson  could  suggest  some  viewpoints  to  him 
that  he  had  not  been  considering,  but  which  he 
would  admit  should  be  considered.  The  wager 
was  taken  and  the  manufacturer  confessed  to 
producing  go-carts.  Casson  wanted  to  know 
if  the  manufacturer  had  ever  asked  a  woman 
what  kind  of  go-cart  she  preferred,  whether  he 
had  ever  given  any  consideration  to  the  fact 
that  women  knew  little  about  mechanical  mat- 
ters and  that  a  go-cart  should  be  very  simple, 
whether  any  regard  had  ever  been  had  for  the 
fact  that  women  have  no  pockets,  and  that  there- 
fore it  might  be  well  to  have  the  go-cart 
equipped  with  a  pocket  for  a  bottle  of  milk, 
also  whether  or  not  any  consideration  had  ever 
been  given  to  putting  a  little  bell  or  some  other 
device  on  the  cart  for  the  entertainment  of  the 
kid  while  he  was  having  his  ride.  At  this  point 
the  manufacturer  gave  in  and  led  the  way  to  the 
dining  car. 

Robert  Bonner,  when  he  ran  the  old  New 
York  Ledger,  used  to  keep  in  his  mind's  eye  a 
picture  of  a  mythical  old  lady  and  her  two 
daughters  up  in  Vermont,  and  every  time  he  was 
in  doubt  about  publishing  an  article  or  story  he 
asked  himself  how  it  would  strike  this  old  lady 
and  her  two  daughters. 

Edward  Bok,  who  has  made  a  great  success 


editing  the  Ladies'  Home  Journal,  has  said  that 
he  has  also  kept  in  mind  a  certain  representa- 
tive type  of  woman  and  tries  to  conduct  the 
magazine  according  to  her  viewpoint. 

In  my  own  work  I  have  always  kept  in  mind 
an  individual  whom  I  call  "John  Smith"  out  at 
"Blanktown."  I  try  to  remember  that  "John" 
has  only  a  passive  interest  in  what  I  am  adver- 
tising and  that  hundreds  of  advertisers  are  try- 
ing for  his  attention. 

Thus,  you  see,  good  advertising  calls  for 
imagination — not  imagination  in  the  sense  of 
misleading  description  or  argument.  We  don't 
need  overdescription  in  advertising  the  Victrola. 
If  we  can  find  ways  and  means  of  painting  the 
truth  realistically — no  small  job — we  shall  do  our 
work  well  enough.  But  we  need  imagination  to 
see  these  people  that  we  are  trying  to  appeal  to 
and  address  them  properly.  A  good  Victrola 
dealer  must  have  more  imagination  than  that 
man  who  said  he  didn't  want  to  go  into  the  hat 
business  because  everybody  had  a  hat.  Yet,  I 
suppose  there  are  dealers  who  don't  bother  very 
much  about  selling  records  to  some  customers 
because  they  may  truthfully  say  that  these  cus- 
tomers already  have  some  records.  If  any  of 
you  gentlemen  haven't  read  the  little  book  by 
Lorin  Deland  entitled,  "Imagination  in  Busi- 
ness," I  assure  you  that  you  will  find  it  a  delight- 
ful and  stimulating  volume. 

Advertising  differs  from  face-to-face  selling. 
In  face-to-face  selling  we  can  often  appeal  to 
all  of  the  five  senses  and  we  have  an  individual 


The  Sun  Needle — 

J ) 


For  Every 
Talking  Machine 


Every  owner  of  a  talking  machine  is  waiting  for  the  perfect  needle. 
Here  it  is  at  last.  The  playing  point  is  made  of  a  wood  product 
harder  than  ebony,  bamboo  or  other  hard  woods.  Will  play  from 
25  to  200  records.  Brings  out  every  musical  tone.  No  harsh  dis- 
cordant sounds.    No  scraping  as  the  needle  travels  over  the  record. 

The  Sun  Needle  is  the  marvel  of  every  one  who  has  heard  it.  No  one  can  appreciate 
phonograph  music  until  played  with  a  Sun  Needle.      Price  50  cents  per  box  of  ten. 

Dealers  *   ^e  want  y°u  t0  know  all  about  Sun  Needles  and  to  sell  them.    Write  today 

on  your  letter-head  for  free  samples  and  discounts. 

SUN  NEEDLE  COMPANY 

1628  Blue  Rock  Street  CINCINNATI,  OHIO 


instead  of  a  group  to  work  on.  In  advertising 
ordinarily  we  can  appeal  only  to  the  eye,  and 
we  must  make  our  appeal  to  the  eye  so  vivid  and 
true  to  life  that  other  senses  will  be  stirred. 
My  experience  in  selling  educational  courses 
with  the  International  Correspondence  Schools 
makes  me  a  strong  advocate  of  the  human 
appeal  in  advertising.  In  the  I.  C.  S.  work  we 
couldn't  advertise  "Home  Study  Courses  for 
Sale"  and  do  a  successful  business.  Home  study 
was  not  attractive  in  itself  to  many  people.  We 
had  to  paint  the  rewards  or  the  outcome  of 
spare-hour  study.  If  you  were  selling  insurance 
you  might  sell  a  policy  once  in  a  lifetime  with 
the  headline  of  "Insurance  Policies  for  Sale," 
but  if  you  believe,  as  I  do,  in  human  appeal,  you 
will  use  headlines  like  that  one  in  my  scrap- 
book  which  reads,  "Don't  Force  Your  Widow 
to  Marry  Again." 

The  thing  that  impressed  me  most  on  my 
recent  trip  through  the  Middle  West  was  the 
great  development  in  record  sales  that  many  of 
our  dealers  have  brought  about.  Evidently  these 
stores  have  trained  a  considerable  number  of 
people  to  buy  records  regularly.  I  came  back 
with  the  vision  that  we  can  and  should  fasten 
the  record-buying  habit  on  a  large  part  of  the 
American  public  so  that  they  will  think  of  buy- 
ing records  regularly  every  week  or  every 
month  just  as  they  buy  the  Saturday  night  box 
of  candy  or  lay  out  a  program  of  attending  a 
show  so  many  evenings  each  month.  Referring 
again  to  my  I.  C.  S.  experience,  we  used  to  say 
up  there  in  Scranton  that  we  were  fastening  the 
study  habit  on  young  men  to  the  exclusion  of 
various  time-wasting  habits.  I  would  like  to 
feel  that  in  this  new  field  of  work  I  can  play  a 
part  in  fastening  the  record-buying  habit  on  the 
American  people  to  the  exclusion  of  some  other 
habits  that  yield  them  much  less  in  real  en- 
joyment. 

As  I  get  my  grip  on  this  wonderful  business, 
I  hope  we  can  make  the  advertising  department 
an  even  greater  clearing  house  for  advertising 
and  selling  aids  than  it  has  ever  been,  and  this 
is  said  with  respect  and  admiration  for  what 
has  already  been  done  in  this  direction.  It  does 
not  follow  that  we  must  ourselves  discover  all 
the  good  new  plans.  It  is  just  as  important 
for  us  to  find  out  here  and  there  what  successful 
dealers  are  doing  and  give  the  entire  trade  the 
benefit  of  this  information.  Nor  do  I  think  that 
the  home  office  should  discourage  the  efforts  of 
you  distributors.  You,  too,  can  continue  to 
play  a  stronger  part.  There  is  work  enough 
for  all  of  us  to  do,  and  working  together  as  well 
as  we  can  we  will  not  live  to  do  all  that  might 
well  be  done.  We  will  co-operate  with  you 
whenever  the  advertising  department  can  help 
you  carry  out  your  plans.  In  time  I  am  likely 
to  ask  your  aid  in  getting  groups  of  dealers  to- 
gether for  discussions  of  their  advertising 
methods.  I  want  to  get  this  direct  contact  with 
the  trade. 


Don't  tell  all  you  know.  Conservation  is  bet- 
ter than  conversation. 
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LIVE  COUNTRY  TRADE  IN  MISSOURI 

Both  Wholesalers  and  Retailers  in  St  Louis 
Report  a  Rapidly  Growing  Demand  for  Both 
Machines  and  Records  From  Country  Dis- 
tricts— Pathephone  Shop  Is  Closed — Some  In- 
teresting Trade  News  of  the  Month 

St.  Louis,  Mo.,  August  8. — In  the  main,  talking 
machine  dealers  are  enthusiastic  over  the  sum- 
mer trade  as  far  as  it  has  gone.  Some  down- 
town stores  complain  of  a  few  dull  days,  but 
the  most  of  them  report  very  satisfactory  in- 
crease of  sales,  and  many  of  the  small  stores  in 
the  residence  district  report  unprecedented  in- 
creases. A  good  deal  of  the  increased  business 
is  ascribed  to  the  fact  that  the  draft  and  war 
situation  generally  held  many  families  in  town 
and  men  at  work  who  otherwise  would  have 
spent  their  money  on  vacations. 

The  wholesale  departments  are  very  enthusi- 
astic over  the  country  trade,  and  say  that  with 
the  Government's  assurance  of  price  fixing,  both 
for  sellers  and  buyers,  the  country  people  are 
confident  of  a  prosperous  season  and  are  willing 
to  buy.  So  many  articles  they  want  have  in- 
creased in  price  that  they  are  inclined  to  buy 
talking  machines  and  records  at  the  old  values. 

The  only  change  in  the  downtown  section 
was  the  closing  of  the  Pathephone  Shop  by 
Hellrung  &  Grimm.  The  line  now  is  handled 
from  the  Hellrung  &  Grimm  House  Furnishing 
Co.  store,  which  is  only  a  little  over  two  blocks 
from  the  former  Pathephone  Shop.  The  move 
has  been  contemplated  since  Hellrung  &  Grimm 
took  over  the  Pathe  line  as  jobbers,  there  be- 
ing serious  doubt  as  to  the  profit  in  maintaining 
a  separate  store  so  near  the  home  store. 

Vernon  S.  Behymer,  manager  of  the  Victor 
educational  department  at  the  Vandervoort 
Music  Salon,  has  been  called  for  examination 
for  entrance  to  the  Officers'  Training  Camp  for 
this  district  and  should  know  his  fate  very  soon. 

The  various  talking  machine  managers  are 
watching  for  results  of  the  draft  exemptions,  as 


nearly  every  large  store  force  in  the  city  has 
from  one  to  three  men  involved.  The  lists  of 
numbers  published  show  that  a  second  draft 
will  take  many  men  who  hold  important  places. 

Miss  Cartwright,  saleswoman  at  the  Silver- 
stone  Music  Co.,  is  now  connected  with  the  talk- 
ing machine  department  of  the  Nugent  Bros,  de- 
partment store,  where  Edisons  are  sold. 

A.  J.  Robinson,  manager  of  the  talking  ma- 
chine department  at  the  Thiebes  Piano  Co.,  went 
to  Cleveland  last  month  to  say  good-bye  to 
his  brother,  A.  E.  Robinson,  formerly  manager 
of  the  talking  machine  department  of  the  Grand 
Leader  department  store,  who  has  joined  the 
Second  Ohio  Artillery.  He  expects  soon  to 
leave  for  France. 

Miss  Hirsch,  of  the  Silverstone  Music  Co., 
was  surprised  a  few  days  ago  to  meet  again  a 
customer  to  whom  several  months  ago  she  sold 
a  large  model  Edison  machine.  The  man  re- 
appeared as  a  customer  and  at  first  offered  no 
explanation.  Before  the  deal  was  completed 
he  explained  that  he  lived  in  Wellsville,  111.,  and 
that  during  the  May  cyclones  his  house  was 
all  but  upset  and  almost  everything  in  it 
wrecked  except  the  Edison  machine,  which  was 
unmoved  and  undamaged.  A  few  weeks  later 
he  sold  the  machine  to  his  brother,  hence  his 
reappearance  as  a  customer. 

Mark  Silverstone,  Edison  jobber,  and  J.  W. 
Medairy,  of  the  Grand  Leader  department  store, 
attended  the  convention  of  Edison  dealers  in 
New  York.  They  went  across  the  lakes  on 
their  way  East  and  came  down  the  Coast  by 
boat  on  their  way  back.  They  were  enthusiastic 
over  the  meeting  itself. 

Irby  W.  Reid,  manager  of  the  Columbia  Co., 
recently  tried  an  auto  trip  out  in  the  State  as 
a  means  of  meeting  the  trade  and  getting  ac- 
quainted with  the  country  generally  and  re- 
turned quite  enthused  over  the  means  of  travel 
and  the  general  outlook. 

Manager  Guttenberg,  of  the  Vocalion  depart- 
ment at  Aeolian  Hall,  has  been  trying  a  new 


If  Cf  FV,Q  GRAPHITE  PHONO 
LJLti  1     J  SPRING  LUBRICANT 

llsley's  Lubricant  makes  the  Motor  make  good 
Is  prepared  in  the  proper  consistency,  will  not  run  out,  dry  up.  or 
become  sticky  or  rancid.   Remains  in  its  original  form  indefinitely. 
(Ask  the  manufacturer  who  uses  it.) 
MANUFACTURED  BY 

ILSLEY-DOUBLEDAY  &  CO.,  229-231  Front  St.,  New  York 

Established  1853 

form  of  solicitation  on  those  prospects  who  are 
entirely  complacent,  who  agree  that  your  goods 
are  the  best  and  your  house  is  perfect,  but  who 
are  "not  quite  ready"  to  buy.  His  plan  is  to 
call  them  by  phone  and  say  something  like  this: 

"This  is  the  manager  of  the  Vocalion  depart- 
ment.   Our  salesman,  Mr  ,  has 

been  talking  over  your  inclination  to  buy  a 
Vocalion,  and  this  morning  we  discovered  in 
stock  a  Vocalion  which  we  think  will  please 
you.  The  tone  appears  to  be  exactly  what  you 
want.  I  have  set  this  aside  for  the  present, 
and  would  like  for  you  to  drop  in  and  hear  it." 

He  says  this  works  very  well  in  many  cases. 
Of  course,  the  instrument  is  properly  set  aside. 


LOOKS  LIKE  BIG^FALL  TRADE 

"Judging  from  the  orders  we  have  received 
the  past  few  weeks  the  talking  machine  dealers 
are  making  plans  for  a  splendid  fall  trade,"  said 
Philip  A.  Ravis,  vice-president  of  the  New  York 
Album  &  Card  Co.,  in  a  chat  with  The  Review. 
"The  great  majority  of  our  customers  are 
placing  larger  orders  for  Nyacco  albums  than 
is  usually  the  case  at  this  time  of  the  year,  in- 
dicating their  confidence  in  the  future. 

"It  seems  to  me  that  the  average  dealer  now 
realizes  the  importance  of  providing  himself 
with  a  line  of  albums  which  will  prove  absolutely 
satisfactory  to  his  customers.  In  the  past  it 
was  not  infrequent  for  a  dealer  to  pay  little  at- 
tention to  the  quality  of  the  albums  he  was  han- 
dling, but  this  has  changed  considerably  and  at 
the  present  time  the  successful  dealer  carries  a 
line  of  albums  which  will  give  real  value  to  the 
purchasers." 


We  can  make  castings  of  this  nature  to 
your  order  in  quantities  and  at  attractive 
prices  and  deliveries. 


Send  samples  or  blue  prints  for  estimate. 

"INDIANA"  DIE  CASTING  CO. 

CORNELL  and  11th  STREETS  INDIANAPOLIS,  IND. 
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MEETING  OF  PORTLAND  ASSOCIATION 

E.  B.  Hyatt  Re-elected  President  of  Portland, 
Ore.,  Association  at  Annual  Meeting  Held  Re- 
cently—Other Officers— To  Draft  Schedule  for 
Trade-in  Allowances — Business  Good 


Portland,  Ore.,  July  30. — At  the  regular  monthly 
meeting  of  the  Portland  Talking  Machine  Deal- 
ers' Association  held  last  month  in  the  College 
Room  at  the  Hazelwood,  when  the  annual  elec- 
tion of  officers  for  the  ensuing  year  occupied  the 
important  part  of  the  evening,  E.  B.  Hyatt  was 
unanimously  re-elected  president,  D.  C.  Preston, 
of  Sherman,  Clay  &  Co.,  vice-president,  and  I. 
W.  Lane,  of  Eilers  Muisc  House,  secretary  and 
treasurer. 

President  Hyatt  was  asked  to  confer  with  the 
local  Edison,  Columbia  and  Victor  jobbers  and' 
arrange  a  trade-in  allowance  schedule  for  dis- 
continued type  Edison,  Columbia  and  Victor  ma- 
chines. The  dealers  have  had  in  their  possession 
during  the  past  year  similar  allowance  lists  and 
the  old-time  practice  of  the  dealers  bidding  on 
an  old  machine  to  be  traded  in  has  been  done 
away  with.  Instead,  all  dealers  know  the  fair 
market  value  of  the  different  types  through  these 
lists  and  do  not  try  to  get  the  business  from 
each  other  by  out-bidding  the  competing  firm. 

Miss  Elizabeth  O'Connor,  of  the  educational 
department  of  the  Victor  Talking  Machine  Co., 
was  a  guest  of  the  association  and  gave  a  very 
interesting  talk  on  the  necessity  of  giving  the 
educational  value  of  the  Victrola  serious  con- 
sideration. Miss  O'Connor  has  done  some  splen- 
did work  in  the  schools  of  this  city  and  made 
many  friends  among  the  dealers  and  school 
people. 

Herbert  Shoemaker,  formerly  with  the  Victor 
Co.  and  now  head  of  Sherman,  Clay  &  Co.'s 
Portland  wholesale  department,  has  just  re- 
turned from  a  trip  among  their  dealers  in  east- 
ern Oregon  and  Idaho.  He  reports  unusual 
business  activity  prevailing  in  the  surrounding 
territory  and  is  looking  forward  to  the  largest 
year's  business  in  the  history  of  his  firm. 
Through  the  efforts  of  Mr.  Shoemaker,  Sherman, 
Clay  &  Co.  have  been  holding  weekly  meet- 
ings at  their  wholesale  department  in  the  Blake 
McFall  Building,  inviting  the  dealers  to  attend 
a  course  in  Musical  Appreciation,  under  the 
direction  of  a  very  prominent  musical  authority, 
Mr.  Goodrich. 

James  L.  Loder,  manager  of  the  Wiley  B. 
Allen  Co.'s  talking  machine  department,  reports 
business  is  fine,  the  sales  running  much  larger 
than  the -corresponding  month  last  year.  Mr. 
Loder  left  for  his  vacation  the  latter  part  of 
this  month,  going  to  a  convention  in  Oakland, 
Cal.,  as  a  delegate  of  the  Portland  Ad  Club, 
and  from  there  to  the  beach  where  he  will  spend 
the  balance  of  his  vacation. 

Miss  Mildred  Stephenson,  of  the  record  de- 
partment of  the  Wiley  B.  Allen  Co.,  has  returned 
from  a  two  weeks'  vacation  at  Seaside. 

A  very  large  shipment  of  Pathe  machines 
reached  Portland  recently  consigned  to  M.  Seller 
Co.,  a  very  large  concern  of  this  city. 

Among  the  new  machines  to  make  their  ap- 
pearance on  the  Portland  market  are  the  Brooks, 
handled  by  the  Olds,  Wortman  &  King  Dry 
Goods  Store;  the  Concert  machine,  carried  by 
Edwards  Furniture  Co.;  the  Windsor,  handled 
by  Jennings  &  Sons'  Furniture  Co.,  and  the 
Brunswick,  represented  by  themselves  in  their 
store  on  Fifth  and  Ankeny  streets. 

S.  H.  Johnson,  formerly  manager  of  Meier 
&  Frank  Co.'s  talking  machine  department,  is 
now  located  on  his  farm  a  short  distance  from 
Eugene,  Ore. 

The  Edison  Co.  has  taken  over  the  jobbing 
interests  of  the  Pacific  Phonograph  Co.  and  has 
been  very  busy  arranging  its  stock  to  meet  the 
increasing  demand  for  its  machines  and  records. 
Mr.  Marshall,  of  the  Edison  Co.,  and  E.  J. 
•  Condon,  the  local  manager,  have  had  more  than 
their  share  of  good  hard  work,  due  to  the  shift- 
ing and  receiving  of  very  heavy  stocks.  Mr. 
Marshall  says  it  will  only  be  a  matter  of  a  short 
time  until  they  will  fill  orders  100  per  cent. 

C.  P.  Little,  formerly  manager  of  Sherman, 


Clay  &  Co.'s  Portland  talking  machine  business, 
is  now  connected  with  the  O'Connell  Lumber 
Co.,  of  this  city. 

Miss  M.  R.  Gibson  is  now  head  of  Meier  & 
Frank  Co.'s  talking  machine  department,  which 
carries  a  heavy  stock  of  Victors,  Edisons  and 
Columbias. 

BOOKING  SOME  LARGE  ORDERS 

The  Mutual  Talking  Machine  Co.,  New  York, 
manufacturer  of  Mutual  tone  arms  and  sound 
boxes,  has  been  receiving  some  very  large  orders 
from  talking  machine  manufacturers  throughout 
the  country  for  their  different  styles  of  sound 
boxes.  The  demand  for  the  new  Hub  No.  3 
sound  box  has  been  particularly  active  and  one 
manufacturer  has  placed  a  large  order  for  imme- 
diate delivery,  stating  that  the  head  of  his  fac- 
tory had  made  a  thorough  investigation  of  many 
types  of  sound  boxes  before  deciding  upon  the 
Mutual  No.  3  as  the  one  which  best  met  all  their 
requirements. 

If  some  people  should  ever  try  to  swallow 
their  pride  they  would  choke  to  death. 


CARLIN  MUSIC  CO.  STORE  BURNED 

Indianapolis  House  Suffers  $15,000  Fire  Loss — 
Business  Continued  as  Usual 


Indianapolis,  Ind.,  August  1. — Fire  caused  a 
loss  of  $15,000  in  the  salesrooms  of  the  Carlin 
Music  Co.  last  Wednesday  night.  The  fire 
started  in  a  pile  of  rubbish  under  a  wooden 
stairway  in  the  rear  of  the  piano  company's 
building  and  burned  its  way  through  a  window 
in  the  new  demonstrating  rooms. 

Forty-nine  pianos,  including  grands  and 
players,  and  twenty  talking  machines,  the  ma- 
jority of  which  were  large  models,  were  de- 
stroyed.   The  loss  is  covered  by  insurance. 

The  fire  was  brought  under  control  before  the 
front  of  the  store  was  damaged,  so  the  com- 
pany was  able  to  continue  its  business.  Orders 
have  been  placed  to  refill  the  salesrooms  with 
new  talking  machines  and  pianos  and  work  will 
be  begun  immediately  to  repair  the  salesrooms 
and  demonstrating  rooms. 

Energy  is  just  enthusiasm  harnessed  to  your 
•job. 


Be  a  Mozart  Dealer  This  Fall 


Mozart  10  in.  and  12  in.  records  are 
increasing  dealers'  sales  fourfold. 
August  supplement  ready  to  be 
mailed. 


5401A. 


Price,  75c  ]  1*1 

0] 


*  \  I  Was  Never  Nearer  Heaven  in. 
<\  My  Life  / « 

(Clarke-Snyder  /  ^ 

O-  J.  McCormack.  Orchestra/ 


Width,  23" 
Depth,  24" 


MOZART  TALKING  POINTS 

A  complete  line  of  machines 
retailing  from  $15   to  $100. 

ffl  A  line  of  records  that  are 
ready  sellers. 

^1  A  factory  that  is  thoroughly 
equipped  to  fill  your  orders. 

A  proposition  that  is  based 
on  strength  and  stability. 

Write  today  for  open  territory 

Mozart  Talking  Machine  Co. 

J.  P.  Fitzgerald,  President 
2608-2618  No.  15th  St.,  ST.  LOUIS,  MO. 
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Anna  Wheal  on  once  more!  This  famous  musical 
comedy  star's  record  in  the  Columbia  September  list 
gives  the  Columbia  dealers  something  to  look  for- 
ward to  in  the  way  of  profitable  business. 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


MILWAUKEE  TALKING  MACHINE  MEN  TO  SHOW  AT  "SALON' 

If  Plans  Mature  Will  Open  October  1  at  the  Aud.torium  for  a  Week — Business  Continues  Satis 
factory — Military  Movements  Stimulate  Demand  for  Machines  and  Records — News  of  Month 
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Milwaukee,  Wis.,  August  8.— Beyond  their 
rather  feverish  efforts  at  preparedness — to  ob- 
tain a  sufficient  supply  of  machines  to  cover 
their  needs  until  at  least  the  end  of  the  year, 
the  talking  machine  dealers  of  Milwaukee  are 
particularly  interested  in  an  event,  which  will 
take  place  in  October,  that  will  unquestionably 
be  the  biggest  thing  the-  local  trade  ever  has 
known.    It  is  Milwaukee's  first  Music  Salon. 

Unless  present  arrangements  should  be  seri- 
ously disrupted  between  now  and  October  1,  the 
Milwaukee  Association  of  Music  Industries  will 
stage  a  comprehensive  "Music  Week"  celebra- 
tion, an  exposition  of  the  music  trades,  and  at- 
tempt to  organize  at  the  same  time  a  Wisconsin 
State  Association  of  the  music  trades.  At  the 
moment  that  this  is  being  written,  plans  have 
assumed  an  advanced  stage  and  conditioned  only 
upon  final  action  to  be  taken  at  the  regular 
monthly  meeting  on  Thursday,  August  16,  it  is 
practically  safe  to  say  that  the  project  will  be 
carried  out. 

The  plans  contemplate  the  use  of  the  entire 
main  arena  of  the  Milwaukee  Auditorium,  which 
covers  a  square  block,  for  exhibits  of  talking 
machines,  phonographs,  pianos,  small  goods, 
musical  merchandise  of  all  kinds,  records  and 
rolls.  It  will  open  on  Monday  evening,  Octo- 
ber 1,  and  be  open  six  full  days,  concluding  Sat- 
urday evening,  October  6. 

The  talking  machine  men  of  Milwaukee,  who 
form  a  class  of  enthusiasts  equaling  the  piano 
merchants  as  members  of  the  Milwaukee  Asso- 
ciation, believe  the  exposition  or  "Salon,"  will 
be  one  of  the  most  profitable  ventures  in  which 
they  have  ever  been  privileged  to  participate. 
The  show  will  be  a  real  community  affair,  de- 
void of  factionalism,  petty  jealousy  and  such 
other  factors  that  commonly  undermine  the 
most  favorable  effect  of  any  organization  ef- 
fort that  is  not  whole-hearted.  The  dealers  of 
Milwaukee,  since  the  organization  of  the  Music- 
Industries  Society,  have  come  to  be  friends,  one 
and  all,  and  they  are  entering  the  show  project 
with  all  the  assurance  possible  that  they  are 
in  it  for  mutual  benefit,  and  mutual  welfare 
alone. 

But — more  about  the  show  later.  The  imme- 
diate concern  is  to  forestall  any  possibility  of 
running  short  of  machines,  records  and  supplies 
during  the  coming  fall  and  holiday  season.  The 


orders  placed  with  jobbers  in  Milwaukee  during 
recent  weeks,  if  taken  as  a  period,  loom  up 
monumentally  against  the  purchases  made  in 
any  similar  period  in  history.  Every  dealer  is 
anticipating  his  wants,  fearing  that  when  the 
country  really  gets  moving  on  a  war  basis,  that 
transportation  facilities  will  be  badly  lacking, 
manufacturers  unable  to  crawl  through  the  con- 
gestion, and  the  dealer  left  without  that  with 
which  he  does  business — stocks. 

Business  during  July,  and  so  far  in  August,  has 
been  satisfactory.  At  least,  the  volume  has 
been  maintained  to  about  the  level  of  former 
years.  It  usually  is  not  large  at  midsummer. 
Dealers  express  satisfaction  that  the  overwhelm- 
ing rus-h  .for  machines  of  the  early  months  of 
the  year  has  been  checked,  for  now  they  are 
able  to  breathe  freely  once  more  and  have  time 
to  think  of  the  future. «  It  also  g.ves  oppor- 
tunity to  accumulate  stocks  for  the  big  rush 
that  is  bound  to  come  as  soon  as  the  hot  weather 
is  over  and  people  once  more  begin  to  think 
of  the  days  and  evenings  at  the  fireside  at 
home. 

Many  Machines  and  Records  for  the  Soldiers 

A  large  number  of  machines,  generally  of  the 
smaller  types,  have  been  purchased  during  the 
past  month  by  public-spirited  citizens  and  or- 
ganizat.ons  for  presentation  to  the  various  units 
of  Wisconsin's  military  offering  to  Uncle  Sam. 
This  State  is  furnishing  six  regiments  of  in- 
fantry; one  of  cavalry;  one  of  artillery;  bat- 
talions of  engineers  and  signal  corps,  a  total 
of  about  10,000  men.  The  purchases  of  ma- 
chines also  call  for  a  large  supply  of  records  of 
all  kinds.  Dealers  have  been  very  liberal  in 
helping  to  make  these  gifts  to  the  soldier  boys 
possible. 

Sales  of  records  during  the  last  month  have 
been  stimulated  by  patriotic  motives  all  along 
the  line.  One  source  of  new  record  business 
that  is  somewhat  out  of  the  ordinary  is  that 
created  by  the  many  gifts  of  records  to  military 
units  by  individuals.  Generally  these  are  rec- 
ords that  have  been  in  their  possession  for 
some  time,  and  they  are  being  replaced  imme- 
diately with  new  records. 

Wisconsin  a  Center  for  Cabinet  Making 

The  State  of  Wisconsin  is  becoming  more  and 
more  prominent  as  a  talking  machine  manufac- 
turing center,  particularly  in  the   direction  of 


PERSONAL  SERVICE 

The  members  of  our  Company  are  always  available  and 
will  gladly  see  you  personally  or  write  you  at  any  time  we 
can  possibly  serve  you. 

Why  not  communicate  at  once  with  us? 

BADGER  TALKING  MACHINE  CO.  SSSSSf^S 

VICTOR  DISTRIBUTORS 


building  the  woodwork  for  machines.  The  State 
has  some  of  the  finest  hardwood  timber  in  the 
world,  and  is  filled  with  woodworking  industries. 
It  is  a  notable  fact  that  many  concerns  formerly 
manufacturing  furniture  and  fixtures  for  sa- 
loons and  bars  have  turned  to  the  talking  ma- 
chine cabinet  field  to  occupy  their  capacities 
since  the  prohibition  movement  has  made  heavy 
inroads  into  their  established  trade. 

The  Caloric  Co.,  Janesville,  Wis.,  a  big  maker 
of  tireless  cookers  and  fixtures,  has  recently 
taken  large  contracts  for  manufacturing  phono- 
graph cabinets.  The  former  Wisconsin  Seat- 
ing Co.,  New  London,  Wis.,  now  owned  by 
the  Edison  interests,  now  builds  phonographs 
exclusively  and  has  enlarged  its  capacity  so  that 
it  will  be  possible  to  produce  100,000  cabinets 
during  the  coming  year.  This  means  9,000  cab- 
inets a  day,  and  the  use  of  3,000,000  feet  of  fine 
lumber. 

The  Republic  Phonographic  Co.,  Manitowoc, 
Wis.,  filed  articles  of  incorporation  on  August  2. 
The  capital  stock  is  $200,000,  and  the  objects 
are  to  manufacture  and  sell  phonographs,  mu- 
sical instruments,  office  and  store  furniture,  etc. 
Frank  B.  Keefe,  T.  C.  McCullough  and  Alton 
Ripley  are  the  backers. 

A  first  and  final  dividend  of  2l/2  per  cent., 
amounting  to  $126,  has  been  declared  in  favor 
of  the  Brown  Cabinet  Mfg.  Co.,  Milwaukee, 
formerly  a  well-known  manufacturer  of  cabinets. 

The  downtown  field  will  be  invaded  about 
the  middle  of  August  by  a  talking  machine  con- 
cern that  has  "made  good"  in  a  large  measure 
in  the  northwestern  district  of  the  city.  It  is 
the  Kesselman-O'Driscoll  Co.,  1920  Fond  du  Lac 
avenue,  Victor  dealer.  The  new  location  is  at 
258  West  Water  street,  on  one  of  the  prin- 
cipal lower  west  side  thoroughfares.  The 
"K-O"  Co.  has  built  up  a  remarkable  business 
in  its  uptown  store  and  ought  to  fare  equally 
as  well  downtown.  L.  M.  Kesselman,  presi- 
dent of  the  company,  is  one  of  the  leaders  in 
the  Milwaukee  Association  of  Music  Industries. 
Sonora  Machine  in  Big  Restaurant 

Charles  J.  Orth,  504  Grand  avenue,  one  of  the 
largest  Sonora  retailers  in  the  Middle  West,  is 
receiving  much  valuable  publicity  through  a  new 
"stunt"  arranged  by  W.  H.  Heise,  sales  manager. 
A  Sonora  Elite,  type  175,  has  been  installed  in 
the  Empire  Cafe,  Grand  avenue  and  West  Water 
street,  a  well-known  restaurant,  and  is  accom- 
panied by  the  Empire  Orchestra  of  ten  pieces 
in  four  or  five  numbers  each  evening.  Mr. 
Heise  has  been  able  to  harmonize  from  ten  to 
twelve  records,  such  as  those  by  McCormack, 
Gluck,  the  Lucia  Sextet,  and  other  classics, 
with  the  orchestra,  and  the  effect  has  been  really 
wonderful. 

To  enable  each  class  of  membership  to  act 
upon  such  questions  as  are  exclusively  its  own, 
without  interference,  the  Milwaukee  Association 
of  Music  Industries  recently  amended  its  by- 
laws to  the  effect  that  on  purely  talking  machine 
matters,  voting  shall  be  restricted  to  such  mem- 
bers who  deal  in  talking  machines;  on  records, 
only  to  those  dealing  in  records,  and  on  pianos, 
only  those  who  deal  in  pianos. 
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For  fine  Cabinet  work 


SOSS  HINGES 


preserve  the  beauty  of  well-designed  and  finely  finished 


TALKING  MACHINES  PIANOS  MUSIC  CABINETS 

PLAYER  PIANOS  AND  BENCHES 


They  are  made  in   numerous  sizes  for  these  particular  purposes.  |S0SS|  HINGES  are 
simple,  strong  and  durable,  easy  to  install  and  are  an  improvement  on  any  class  of  cabinet  work. 
We  will  be  pleased  to  send  you  our  new  catalogue  "T" 

SOSS  MANUFACTURING  COMPANY 


435  ATLANTIC  AVENUE 


BROOKLYN,  N.  Y. 


BUFFALO  TRADE  CONCENTRATING  ON  FALL  PROSPECTS 

Retailers  Making  Efforts  to  Stock  Up  With  View  to  Avoiding  Probable  Delays  in  Future  Deliveries 
— W.  D.  &  C.  N.  Andrews  Become  Sales  Agents  for  Automatic  Top  Release 

Buffalo^  N.  Y.,  August  4. — Buffalo  talking 
machine  dealers  are  trying  to  forget  the  pres- 
ent heat  wave,  which  has  made  this  city  gasp 
for.  breath,  and  are  concentrating  their  atten- 
tion on  the  prospects  for  fall  trade,  which  they 
declare  promises  to  be  a  record-breaker.  The 
confirmed  pessimist  cannot  get  a  hearing  these 
days,  for  even  a  casual  observer  cannot  fail  to 
note  the  evidences  of  prosperity.  Intensified 
action  in  trade  circles  is  the  rule  at  present, 
and_  the  dealers  are  setting  the  stage  for  a  drive 
for  business,  which  promises  to  be  the  greatest 
in  their  history.  In  view  of  expected  freight  em- 
bargoes on  account  of  the  war  they  have  placed 
substantial  orders  for  early  deliveries.  Of 
course,  the  sharp  thorn  in  their  sides  is  the 
shortage  problem  and  this  disturber  seems  dif- 
ficult to  suppress. 

Eugene  Widmann,  president  of  the  Pathe 
Freres  Phonograph  Co.,  recently  visited  Victor 
&  Co.,  jobbers  of  the  Pathephone.  He  was 
impressed  with  the  appearance  and  methods  of 
the  local  firm  and  paid  the  company  a  high 
compliment  for  its  successful  handling  of  the 
Pathephone  business  in  this  territory. 

"Our  summer  trade  has  been  exceptionally 
good,"  said  W.  R.  Gardner,  manager  of  the  Vic- 
trola  department  of  J.  N.  Adam  &  Co.  E.  A. 
Stuermer,  of  Mr.  Gardner's  sales  force,  has  been 
drafted.  Floyd  Barker,  another  salesman,-  has 
entered  the  Federal  military  service. 

W.  D.  &  C.  N.  Andrews  have  made  arrange- 
ments to  act  as  sales  agents  for  the  United 
States  for  the  Automatic  Top  Release.  This 
release  is  designed  to  eliminate  the  necessity 
of  releasing  by  hand  the  brace  which  holds  up 
the  cover  of  the  Victrola.  It  is  simple  of  con- 
struction and  easily  applied.  Their  advertise- 
ment shows  a  cut  and  description  of  this  little 
device,  will  be  found  on  this  page. 


Buffalo  talking  machine  dealers  have  been 
advised  by  the  postmaster  of  this  city  to  post 
their  mail  without  waiting  for  batches  to  accu- 
mulate at  the  end  of  the  day.  It  is  said  that 
if  the  business  mail  is  held  up  until  a  late  hour 
the  postal  clerks  are  so  swamped  that  train 
connections  are  often  missed. 

The  Kaeppel  Piano  Co.  of  1255  Jefferson 
street  is  featuring  the  Victor  line.  The  mem- 
bers of  the  company  are  Martin,  Carl  and  Alvin 
Kaeppel,  brothers.  The  first-named  takes  care 
of  the  talking  machine  end  of  the  business. 

The  talking  machine  trade  is  represented  in 
the  membership  of  the  Batavia  Chamber  of  Com- 
merce. Members  are  fined  25  cents  for  absence 
from  any  meeting  unless  excused  and  the  tardy 
ones  are  penalized  a  penny. 

Robert  L.  Loud  is  featuring  Victrolas  in 
"camp,  canoe,  veranda  and  drawing  room 
models."  H.  G.  Towne,  manager  of  the  Vic- 
trola department  at  this  store,  has  returned 
from  a  delightful  motor  trip  through  New  York 
State. 

L.  B.  Adams  of  the  Adams-Koenig  Piano  Co. 
has  two  sons  who  have  joined  the  colors.  Rob- 
ert B.  Adams,,  an  officer  in  Troop  I,  has  been 
drafted  into  the  Federal  service.  His  brother, 
John,  has  joined  the  Aviation  Corps. 

Talking  machine  dealers  and  other  citizens  of 
Niagara  Falls  have  waged  a  successful  fight  to 
induce  the  Government  to  continue  Fort  Niag- 
ara as  an  officers'  training  camp.  Worth-while 
business  comes  from  the  young  men  at  the 
camp.    Their  record  trade  is  especially  heavy. 

Employes  of  the  Kurtzmann  Piano  Co.,  Vic- 
tor dealers,  will  not  hold  an  outing  this  year. 
Their  picnic  fund  has  been  given  to  the  Red 
Cross. 

Dansville  dealers  recently  closed  their  stores 
for  a  day^   The  occasion  was  a  civic  holiday  in 


honor  of  the^  departure  of  seventy-five  young 
men  of  the  village,  who  had  enlisted. 

T.  A.  Goold  and  G.  A.  Goold  of  Goold  Bros., 
Victor  dealers,  are  motoring  through  New 
York  State  and  a  section  of  Canada. 

The  talking  machine  stores  will  be  specially 
decorated  in  honor  of-  the  Eagles'  national  con- 
vention in  Buffalo  the  week  of  August  13. 

To  cover  judgment  obtained  against  him  in 
a  suit  over  a  contract  to  sell  automobiles,  G.  H. 
Poppenberg,  who  handles  talking  machines, 
recently  gave  to  Sheriff  Stengel  a  check  for 
$40,000  and  interest.  Mr.  Poppenberg  fought 
the  action  in  the  Court  of  Appeals. 

"America  first"  was  featured  in  the  pro- 
gram at  the  music  week  festival  at  Chau- 
tauqua. This  stimulated  the  sale  of  patriotic 
records  in  this  territory.  The  sale  is  also  helped 
by  the  community  singing  and  band  concerts 
in  Buffalo,  where  pleas  for  enlistments  are 
made. 

Mr.  and  Mrs.  Hoffman,  of  the  Hoffman  Piano 
Co.,  have  returned  from  their  vacation  at 
Angola.  They  have  taken  on  the  Sonora 
agency.  Miss  Anna  Gortcig,  bookkeeper  at  this 
store,  spent  her  vacation  along  the  St.  Law- 
rence River. 

W.  Howard  Webb  has  built  a  soundproof 
room  at  the  rear  of  his  store  for  the  demon- 
stration of  the  Rishell  talking  machines  and 
records  and  the  Emerson  and  Par-O-Ket  rec- 
ords.   He  has  also  redecorated  his  store. 


MRS.  EDISON  AIDS  SINGING 


Orange,  N.  J.,  August  4. — Mrs.  Thos.  A.  Edison 
is  sponsoring  community  singing  at  Eagle  Rock 
Park,  near  Orange.  The  band  from  the  Edison 
laboratories  gives  a  concert  at  4  p.  m.  every 
Sunday  afternoon,  which  is  followed  by  an 
hour's  singing.  Residents  in  this  locality  are 
taking  much  interest  in  the  affairs,  and  every 
pleasant  Sunday  the  park  is  crowded  with  a 
throng  of  music  lovers. 


Here  Is  What  Everyone  Wants 

An  Automatic  Top- Release 

For  Victrola  XI  and  all  larger  types.  Eliminates  touching 
brace  holding  up  cover.  Simple  in  construction  and  easily 
attached.    Guaranteed  to  work  perfectly.    Order  sample  now. 

Price,  Nickel  Plated  $1.25,  Gold  Plated  $1.75 

Liberal  discount  to  dealers  and  jobbers 
Sold  only  through  Victor  Distributors 

W.  D.  &  C.  N.  Andrews,  Buffalo,  N.Y. 
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Otto  Heineman  Phonograph  Supply  Co. 

INCORPORATED 

25  WEST  45th  STREET,  NEW  YORK 
FACTORIES,  ELYRIA,  OHIO— NEWARK,  N.  J. 


CHICAGO 


ATLANTA 


SEATTLE 


CINCINNATI 


TORONTO 


The  Last  Word  in  Tone  Arm  Perfection 


Meisselbach 
Tone  Arm 
No.  95 


In  position  for  playing  lateral 
cut  records 


A  universal  tone  arm  that  is 
guaranteed  in  every  detail.  This 
tone  arm  is  being  used  by  lead- 
ing manufacturers,  and  is  giving 
splendid  service. 

Order  Now  For  Fall 


The  Most  Popular  Tone  Arm  on  the  Market 

Heineman  Tone  Arm 

No.  2 


Tone  Arm  and  bound  Box  in  neutral  position, 
ready  for  the  insertion  of  the  needle. 


In  position  to  play  lateral  cut  records. 


During  the  past  two  years  this  universal  tone  arm  has  been 
adopted  for  use  by  manufacturers  who  demand  tone  quality  and 
artistic  appearance.  It  has  "made  good"  and  is  recognized  as 
a  leader  in  the  "tone  arm"  field. 


In  position  to  play  vertical  cut  records. 


))  f\<S-Bro. 
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PALATIAL  FIFTH  AVENUE  WAREROOMS  OF  COLUMBIA  CO. 

Opened  Recently  in  New  York  Rank  Among  the  Most  Unique  and  Artistic  Devoted  to  the  Sale 
of  Talking  Machines  to  Be  Found  in  The  World — Visitors  Enthuse  Over  Its  Beauties 


given  Over  to  the  artistic  setting  of  period  style 
Grafonolas,  but  the  practical  side  is  always 
there.     Thus  a  part  of  the  oak  paneling  in  the 


One  of  the  most  important  events  in  local 
talking  machine  circles  during  the  past  few 
years  was  the  recent  opening  of  the  new  mag- 
nificent warerooms  of  the  Columbia  Grapho- 
phone  Co.  at  411  Fifth  avenue,  New  York.  Lo- 


walls  are  covered  with  heavy  oak  panelings, 
and  blazoned  with  carved  figures,  much  of  which 
is  a  reproduction  from  the  walls  of  Hoghton 
Tower.  In  the  middle  space  of  the  floor  under- 
neath Speke  Hall's  famous  six-light  oaken  chan- 
delier stands  a  long,  ponderously  solid  and  yet 
gracefully  carved  table  of  the  Elizabethan 
period.  Against  the  walls  on  the  four  sides 
stand  four  pieces  of  furniture;  a  low,  many 
drawered  table  of  the  William  and  Mary  style; 
opposite,  a  tall  voluminously  generous  cabinet 
of  the  Jacobean  period;  further  down  this  wall, 
a  Gothic  dowry  chest  bears  heavily  on  the  floor, 
and  opposite  this  stands  one  of  the  oldtime  low 
boys. 

The  visitor  is  naturally  curious  as  to  the  loca- 
tion of  the  Grafolonas,  and  this  curiosity  is 
appeased  when  one  of  the  salesmen  throws  open 
a  panel  in  the  Jacobean  cabinet,  and  discloses 


Exterior  Columbia  Co.  Warerooms 
cated  at  the  corner  of  Thirty-seventh  street  and 
Fifth  avenue,  directly  facing  Tiffany's,  of  world- 
wide fame,  this  new  home  of  Columbia  products 
is  already  being  recognized  as  one  of  the  show 
places  of  the  Fifth  avenue  shopping  district. 
The  new  home  of  the  Columbia  products  was 
completed  on  July  9,  and  formal  invitations 
were  mailed  to  the  music  loving  public  to  at- 
tend the  informal  opening  of  the  company's  new 
shop,  where  "an  interesting  line  of  newly  de- 
signed Grafonolas  will  be  presented." 

Thousands  of  visitors  called  at  the  warerooms 
in  response  to  this  modest  invitation,  and  one 
and  all  were  astounded  at  the  radical  difference 
which  characterized  the  new  store,  as  com- 
pared with  the  average  talking  machine  ware- 
rooms.  "Unique"  was  one  of  the  many  terms 
applied  to  the  decorations  and  furnishings,  but 
this  term  hardly  does  justice  to  the  magnificence 
and  rare  beauty  of  every  single  detail  in  this 
Fifth  avenue  shop. 

Upon  entering  the  warerooms  the  visitor  is 
received  in  a  high  vaulted  reception  room  where 


Record  Salesroom  on  Upper 

the  Old  English  appointments  give  an  atmos- 
phere of  many  centuries  ago.  Here  the  light 
streams  through  tall,  small-paned  windows,  sim- 
ilar to  those  of  ancient  Agecroft  Hall.  The 


Stairway  Leading  to  Mezzanine  Floor 

in  this  century  old  setting  the  most  modern  per- 
fect music  reproducing  mechanism.  This  also 
applies  to  the  other  pieces  of  period  furniture 
in  this  Old  English  room,  for  the  pressing  of  a 
secret  lever  opens  the  panels  of  each  piece  of 
furniture,  and  discloses  a  Grafonola  with  record 
compartments — a  surprise  to  the  investigator. 

From  the  main  re- 
ception room  on  one 
side  runs  back  a  gal- 
lery, off  which  four 
smaller  rooms  open. 
Each  of  these  rooms 
is  devoted  to  a  certain 
period  style  of  furni- 
ture with  which  every 
appointment  is  in  ac- 
cord. In  this  manner 
each  person  is  able  to 
see  exactly  how  the 
Grafonola  will  fit  in 
with  the  predominat- 
ing" style  of  the  home's 
furnishings.  These 
period  style  Grafo- 
nolas range  in  price 
from  $250  to  $2,100. 
and  in  style  from  the 
plainest  to  the  most 
ornate.  They  include 
the  Italian  Renais- 
sance, the  Jacobean, 
the  Gothic,  the 
Quee  n.  Anne,  the 
Floors  various  Chippendales, 

the  William  and  Mary,  the  Adam  family  de- 
signs, the  Elizabethan,  Louis  XVI,  and  the  vari- 
ous Oriental  styles. 

The  entire  first  floor  of  this  unique  <shop  is 


View  of  Reception  Hall  on  Main  Floor 

back  of  the  reception  room  slides  back,  and  an 
elevator  is  waiting  to  convey  visitors  to  the  sec- 
ond floor.  This  elevator  runs  up  behind  a 
mirror  so  perfect  in  its  reflection  that  it  seems 
merely  a  continuation  of  the  room's  oak  panel- 
ing. By  the  side  of  the  elevator  is  a  richly 
balustrated  stairway,  a  reproduction  of  the  noted 
Grewe  Hall  staircase,  ascending  to  a  balcony 
forming  the  mezzanine  floor.  Here  the  sales 
and  clerical  staff  has  its  office,  from  where  all 
those  entering  the  reception  room  can  be  seen 
and  immediately  taken  care  of. 

The  second  floor  of  the  new  Columbia  shop 
houses  most  luxuriously  a  complete  line  of  the 


View  of  One  of  the  Galleries 

regular  Columbia  Grafonolas,  as  distinguished 
from  the  Art  period  styles  shown  on  the  first 
floor.  There  are  twenty-one  demonstration 
rooms  on  this  floor,  each  spacious  and  fitted 
up  for  a  private  showing  of  the  Grafonola. 
These  rooms  are  all  equipped  with  a  modern 
ventilating  system  that  insures  perfect  comfort 
for  all  visitors. 

By  utilizing  the  most  up-to-date  means  of 
filing  there  are  also  placed  on  this  floor  18,000 
Columbia  records.  On  the  counters  under- 
neath plate  glass  are  descriptive  lists  of  the  rec- 
ords so  that  they  are  always  in  sight  as  sug- 
gestions to  purchasers. 

The  Old  English  style  of  the  first  floor  is 
carried  to  the  second  in  a  concert  hall  which 
(Continued  on  page  61) 
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DISTRIBUTORS 


Pathe  Pathephones  from  $25.00  to  $225.00 

Every  model  equipped  to  play  all  makes  of  disc  records.  Profitable 
and  choice  agencies  in  our  territory  still  open.  Write  us  at  once  as 
our  representatives  are  closing  up  open  territory  every  day. 

"Full  stock  of  machines  and  records  always  on  hand" 

G.  SOMMERS  &  CO.,  MINNESOTA 

Pathephone  Distributors 
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PALATIAL  COLUMBIA  WAREROOMS 

(Continued  from  page  59) 

stretches  along  the  entire  Fifth  avenue  front  of 
the  new  shop.  An  audience  of  two  hundred  can 
be  seated  here  in  comfort  before  the  slightly 
raised  platform,  and  it  is  planned  to  give  in- 
formal Grafonola  demonstrations  in  this  concert 
hall  during  the  coming  fall  and  winter. 

Throughout  this  new  shop  there  is  an  atmos- 
phere of  refinement  and  artistic  conception 
which  makes  these  warerooms  distinctive  to  a 
degree.  The  decorations  and  furnishings  form 
an  appropriate  setting  for  the  magnificent  Co- 
lumbia Art  Grafonolas,  although  the  practical 
and  efficient  side  of  retail  merchandising  has 
been  well  taken  care  of  throughout  the  estab- 
lishment. 

The  Columbia  Co.  is  to  be  congratulated  upon 
its  initiative  in  erecting  a  Fifth  avenue  shop 
that  is  already  well  on  the  road  to  country  wide 
fame,  and  these  new  warerooms  are  destined  to 
become  a  Mecca  for  music  lovers.  H.  E.  Speare 
is  manager  of  the  new  shop,  and  is  assisted  by 
an  exceptionally  capable  staff  of  sales  people. 


GROUP  OF  SUCCESSFUL  DEALERS 


Handling  the  Victor  Line  in  Eastern  Pennsyl- 
vania Are  Pictured  on  This  Page 


TO  ISSUE  A  NEW  CATALOG 

Bay  City,  Mich.,  August  7. — The  Delpheon  Co., 
of  this  city,  manufacturer  of  the  Delpheon  line 
of  phonographs,  expects  to  issue  a  new  catalog 
within  the  next  fortnight.  R.  W.  Gresser,  sales 
manager  of  the  company,  has  been  devoting  a 
considerable  portion  of  his  time  to  the  prepara- 
tion of  this  catalog,  which  will  be  one  of  the 
most  attractive  that  has  been  published  in  the 
talking  machine  trade  during  the  past  year. 
The  company  has  made  a  change  in  the  me- 
chanical equipment  of  this  product  whereby  all 
Delpheon  machines  will  be  equipped  with  a 
straight  tone  arm  and  furnished  with  two  sound 
boxes,  one  to  play  lateral  cut  records  and  the 
other  to  play  vertical.  This  will  do  away  with 
the  use  of  the  universal  tone  arm  which  has 
heretofore  been  used  on  this  machine. 

The  company  has  also  been  experimenting 
for  many  months  on  the  perfection  of  its  am- 
plifying chamber,  and  after  nine  months  of  lab- 
oratory work  it  now  states  that  it  has  perfected 
a  sound  chamber  which  embodies  unusual  merit 
and  tone  quality.  All  machines  shipped  from 
now  on  will  be  equipped  with  this  new  horn 
and  two  sound  boxes. 


MOVED  TO  NEW  QUARTERS 

The  D.  J.  Parks  talking  machine  and  piano 
store  at  Rice  Lake,  Wis.,  has  been  moved  into 
new  quarters  occupying  a  fine  new  business 
block  on  the  most  prominent  corner  in  that 
city. 


A  visit  to  the  establishments  of  some  of  the 
Victor  dealers  in  Eastern  Pennsylvania  reveals 
a  group  of  progressive,  successful  retail  mer- 
chants whose  success  may  be  attributed  largely 
to  the  fact  that  they  appreciate  the  value  of 


Hyman  Landau  Harry  Michloskey 

rendering  service  to  their  patrons,  and  are 
enthusiastic  in  their  admiration  of  Victor  prod- 
ucts. 

Hyman  Landau  and  Harry  Michloskey,  pro- 
prietors of  Landau's  Music  and  Jewelry  Store, 
Wilkes-Barre,  Pa.,  are  among  the  leading  retail 
dealers  in  this  thriving  city.  These  two  Victor 
enthusiasts  recently  visited  New  York  in  com- 
pany with  five  other  Wilkes-Barre  merchants, 
including  a  Ford  automobile  dealer.  They  con- 
cluded their  New  York  visit  by  making  arrange- 
ments to  drive  back  to  Wilkes-Barre  with  seven 
■  Ford  cars,  thereby  ren- 

a^^ttm  dering  practical  assist- 
ance to  their  local  Ford 
dealer,  who  had  been 
unable  to  secure  his 
automobiles  because  of 

i congested  freight  cbn- 
l-^H        Mrs.  J.  H.  Lanterman, 
1  I        Stroudsburg,    Pa.,  has 
the  honor  of  being  the 
only  Victor  dealer  of 
the  fair  sex  in  that  sec- 
Mrs.  J.  H.  Lanterman  tion  of  the  State.    She  is 
thoroughly  familiar  with  every  phase  of  Victor 
merchandising,  and  one  of  her  hobbies  is  the 
rendition  of  maximum  service  to  her  patrons. 

"Jack"  Davis,  manager  of  the  Victor  Depart- 
ment of  Stoehr  &  Fister,  Scranton,  Pa.,  is  the 
tenor  of  the  popular  "Electric  City  Quartet." 


He  is  well  known  in  musi- 
cal and  commercial  circles 
and  has  been  very  success- 
ful in  developing  a  Victor 
clientele  for  his  depart- 
ment. 

"Al"  Williams,  manager 
of  the  Victor  department  of 
Ackerman  &  Co.,  Scranton, 
Pa.,  is  an  ardent  canoeist, 
and  when  he  is  not  busily 
engaged  selling  Victrolas 
and  Victor  records,  he  may 
be  found  at  the  boathouse 
of  the  Scranton  Canoe 
Club,  Lake  Winola. 

One  of  the  most  success- 
ful Victor  representatives  Al  Williams 
in  Pennsylvania  is  the  firm  of  Wm.  H.  Keller 
&  Son,  Easton,  Pa.  George  Keller,  Jr., 
a  member  of  the"  firm,  is  at  the  head  of  the  Vic- 
tor department  and  his  familiarity  with  the  Vic- 
tor business  has  been  a  leading  factor  in  the 
signal  success  achieved  at  the  company's  Victor 


Jack  Davis  Geo.  Keller,  Jr. 

warerooms.  This  department  is  equipped  with 
ten  soundproof  booths,  which  is  generally  recog- 
nized as  one  of  the  finest  Victor  installations 
in  the  Eastern  section  of  Pennsylvania. 


REPORTS  AN  INCREASING  BUSINESS 

Indianapolis,  Ind.,  August  3. — Evidently  talking 
machine  manufacture  in  this  part  of  the  West  is 
rapidly  growing,  for  George  H.  Buckley,  general 
manager  of  the  Indiana  Die'  Casting  Co.,  of 
this  city,  reports  that  a  rapid  increase  is  being 
made  in  the  amount  of  work  his  firm  is  turning 
out  for  machine  manufacturers  in  Indianapolis 
and  neighboring  territory.  The  company  makes 
reproducers,  tone  arms  and  tone  arm  parts  and 
has  ample  facilities  for  turning  out  quantities 
of  high  grade  work.  A  special  feature  is  made 
of  handling  talking  machine  parts  on  special 
orders. 


There's  a  Real  Profit  in 
Every  Set  of  Ready  File 


Send  for  a  sample  set  today  and 
prove  it.  Cash  in  on  the  big 
demand  for  this  simple,  inex- 
pensive talking  machine  neces- 
sity. 

If  you  don't  sell  it  within  30 


days  send  it  back.  If  sold  (as  it 
will  be)  we'll  bill  you  through 
your  distributor.  Send  no 
money,  but  send  your  distribu- 
tor's name.  Get  in  on  this. 
Our  sales  plan  helps  YOUR 
profits. 


The  READY  FILE  CO.,  Inc. 

Indianapolis,  Ind.,  U.  S.  A. 

"No  record  pile  with  Ready  File" 
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THE  NEW  EDISON  DIAMOND  AMBEROLA 
MODEL  50  RETAILS  FOR  $50 


The  New  Edison  Diamond  Amberola 
line,  with  instruments  retailing  at  $30, 
$50,  and  $75,  and  the  wonderful,  "true  to 
life"  Blue  Amberol  Records,  presents  an 
impregnable  front  to  the  competition  of 
cheap,  made-to-sell  talking  machines. 

Don't  forget  the  "Genuine  Diamond 
Stylus,"  the  wonderfully  delicate  Edison 
reproducer  and  the  practically  indestruc- 
tible records. 

Complete  information  will  be  furnished  by 


THOMAS  A.  EDISON,  Inc. 

Amberola  Department 
Orange,  New  Jersey 


THE   TALKING    MACHINE  WORLD 


63 


"Gut-Outs"  of  Human  Figures  Will  Attract 
Crowds  to  See  Your  Window  by  euis  Hansen 


This  is  the  sixth  of  a  series  of  articles  on  window  display 
written  by  Ellis  Hansen,  who  is  recognized  as  one  of  the 
most  practical  designers  of  talking  machine  window  dis- 
plays in  the  United  States,  having  during  his  career  been 
connected  with  Sherman,  Clay  &  Co.,  San  Francisco;  the 
Victor  Talking  Machine  Co.,  Camden,  N.  J.;  Lyon  &  Healy, 
Chicago,  and  the  R.  Wurlitzer  Co.,  Chicago.  There  is  no 
man  in  the  trade  so  well  equipped  to  tell  dealers  how  they 
may  utilize  their  windows  to  the  best  possible  advantage  as 
a  business  producer.  We  consider  ourselves  fortunate  to 
have  secured  the  services  of  so  valuable  a  man  and  we 
feel  sure  that  his  suggestions  will  prove  a  distinct  aid  to 
the  dealers  in  utilizing  their  window  space  to  the  best 
advantage. — Editor.  .  j  | 

One  of  the  greatest  aids  at  the  talking  ma- 
chine dealer's  command  to  make  interesting  and 
inexpensive  window  displays  is  by  the  use  of 
"cut-outs"  in  connection  with  records.  The 
theatrical  season  will  open  in  a  few  weeks  and 
thousands  of  theatrical  posters  will  advertise  a 
great  many  musical  shows  all  over  the  country. 
Nearly  all  the  successful  songs  and  musical  num- 
bers from  these  shows  have  been  recorded  and 
we  all  know  that  nothing  stimulates  the  sales  of 
records  more  than  the  actual  appearance  in  your 
city  of  the  artists  whose  records  you  have  for 
sale.  Theatrical  and  concert  managers  know 
the  great  value  of  window  advertising  and  are 
more  than  willing  to  co-operate  with  dealers 
by  supplying  posters,  photographs  and  all  other 
such  decorative  material,  if  ' you  will  only  take 
the  trouble  to  go  and  see  them  and  make  your 
wishes  known. 

To  illustrate  the  extent  to  which  press  agents 
are  willing  to  go  to  advertise  their  "stars"  the 
following  actual  experience  of  the  writer  might 
prove  interesting. 

During  Kubelik's  violin  recitals  in  California 
some  years  ago  his  two  valuable  violins,  one 
an  "Amato"  and  the  other  one  a  "Stradivarius," 
were  often  mentioned  in  the  local  papers  on 
account  of  the  extreme  care  with  which  these 
fine  and  very  costly  instruments  were  guarded. 
A  few  days  before  Kubelik's  first  concert  in 
San  Francisco  I  made  a  display  of  old  violins 
and  Kubelik  violin  records.  To  add  a  touch  of 
human  interest  to  this  display,  I  conceived  the 
idea  of  obtaining  the  two  Kubelik  fiddles  for 
exhibition  purposes  a  few  hours  every  day  dur- 
ing Kubelik's  stay  in  San  Francisco.  I  went  to 
the  press  agent,  who  took  it  up  with  the 
virtuoso,  and  not  only  did  Mr.  Kubelik  agree 
to  let  me  have  the  violins  but  he  sent  his 
Hindu  servant,  with  white  turban  and  all  other 
Oriental  trimmings,  to  guard  the  violins  while 
on  exhibition  in  the  window. 

It  had  been  printed  in  the  dailies  that  Kubelik 
employed  a  Hindu  who  always  kept  his  eye 
en  the  instruments  so  as  to  prevent  theft. 
This  aroused  much  curiosity  among  the  public 
and  you  can  imagine  the  result  with  this  strange 
looking  individual  sitting  on  a  chair  in  the 
show  window  with  his  eyes  glued  on  the  two 
instruments.  Of  course,  the  house  sold  lots  of 
Kubelik  records  and  I  have  no  doubt  that  the 
display  also  helped  to  sell  tickets  to  the  recitals. 
Nearly  all  musical  shows  depend  to  a  great 
extent  for  their  success  on  the  billboards. 
While  the  designers  of  theatrical  posters  recog- 
nize the  necessity  of  a  poster  being  so  simply 
designed  tha"t  "he  who  runs  may  read,"  they 
also  make  it  in  many  cases  so  attractive  in  color 
and  line  that  one  often  is  forced  to  stop  and 
admire.  That's  why  these  posters  are  so 
splendidly  adapted  for  show  windows.  The 
advance  agent  will  gladly  furnish  you  with 
posters  if  you  explain  your  purpose.  Be  sure 
to  get  such  as  have  some  relation  to  the  rec- 
ords you  want  to  advertise. 

First,  mount  the  pictures  on  cardboard,  using 
ordinary  flour  paste,  which  you  can  procure 
from  any  wall  paper  store.  Let  it  dry  for  a 
few  hours  and  then  proceed  to  cut  it  out  with  a 
sharp  knife.  Then  tack  on  the  back  a  thin 
strip  of  wood  to  support  the  "cut-out."  Use 
your  own  judgment  in  arranging  the  figures, 


but  be  sure  to  connect  them  with  your  records 
so  people  will  understand  the  relation.  One  or 
more  such  "cut-outs"  will  convey  a  forceful  mes- 
sage not  only  to  the  ones  that  have  seen  the 
show  but  to  every  one  interested  in  light  opera. 
In  my  long  experience  as  a  decorator  I  have 
oeen  exceedingly  successful  with  such  displays. 


cardboard  and  carefully  cut  out,  they  were 
lightly  tinted  in  natural  colors.  On  the  bottom 
of  the  figures  were  signs  with  the  names  of 
the  dances — Tango,  hesitation  and  maxixe. 
The  lanterns  in  American  colors  were  obtained 
in  a  10c.  store. 

The  headlines  of  the  sign  in  the  center  read: 


A  Hansen  Window  Showing  the 

"Cut-outs"  can  also  be  made  from  photographs 
or  even  from  good  "halftones." 

The  illustration  shows  an  early  fall  window 
in  which  the  three  "cut-outs"  form  the  most 
important  feature.  This  display  was  designed 
when  the  Victor  Co.  featured  the  Castles  in 
their  national  advertising  campaign  in  the  daily 
papers,  illustrating  the  different  dance  steps  in- 
troduced by  these  clever  artists.  I  obtained  the 
photographs  from  the  manager  of  "Watch  Your 
Step,"  the  show  in  which  the  Castles  appeared 
at  the  Illinois  Theatre  here  in  Chicago.  I  had 
these  three  photographs  enlarged  by  the  "solar 
print"  process,  an  inexpensive  thing,  and  made 
them  three-quarters  life  size,  as  full  life  size 
would  appear  too  heavy  for  the  size  of  the  win- 
dow.    After   the   prints   had   been   pasted  on 


Effective  Use  of  "Cut-Outs" 

"After  your  vacation — go  on  with  the  dance." 
The  window-  contained  only  two  Yictrolas  and 
a  number  of  modern  dance  records.  The  back- 
ground was  a  painted  drop  curtain  with  an 
ornamental  gate  in  front  and  made  an  ideal 
setting  for  the  dance  figures. 

The  display  created  a  great  deal  of  interest 
and  has  been  illustrated  and  favorably  com- 
mented on  in  "Printers'  Ink"  and  other  well- 
known  advertising  journals.  ' 

In  my  next  article  I  will  go  further  into  the 
method  of  obtaining  these  valuable  "cut-out" 
display  windows. 


The  Superior  Phonograph  Co.,  of  Dayton,  O., 
is  opening  a  new  retail  store  on  South  Ludlow 
street. 


SCHUBERT  PHONOGRAPH 

SCHUBERT  RECORDS 


Dealers  know  we  never  offered  the  Schubert  Phonograph 
for  sale  until  it  was  PERFECT. 

NOW  we  offer  the  Schubert  Records  because  we  have 
got  them  RIGHT. 

DOUBLE-FACED— ONE  PRICE,  75c.  RETAIL 

HIGH-GRADE,  UP-TO-DATE  ARTISTS 
Write  to-day  for  first  list  of  records,  ready  September  15th. 

The  Schubert  Phonograph  plays  any  disc  record  better  than  you  ever  heard  it  played. 
The  Schubert  Record  is  the  highest  grade  Record  possible  to  make  and  gives  splendid  results. 

Oar  plan  is  one  exclusive  dealer  in  a  locality.     Printed  matter  and  information  on  request 

THE  BELL  TALKING  MACHINE  CORPORATION 


Offices  and  Show  Rooms,  44  W.  37th  St.,  New  York 


Factory,  1  to  7  West  139th  St. 


LOCAL  TERRITORIAL  DISTRIBUTORS 

Schubert  Phonograph  Distributing  Co.,   308  Lyceum  Bldg.,  Pittsburgh,  Pa. 
J.  A.  Ryan,  3231  Troost  Ave.,  Kansas  City,  Mo. 
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J7ie 


An  impressive  catalogue 
of  150  pages,  containing 
2000  selections  of  Popular, 
Dance,  Instrumental,  Oper- 
atic, Band,  Orchestra,  and 
Classic  Music.  New  issues 
monthly. 


The  Record 

That  Commands 

ATTENTION! 


The  Machine 

Six  Models 

$25-22to$190-22 

Not  an  assembled  or  jobbed 
product.  Every  part  manufac- 
tured by  us,  assuring  you  the 

Ideal  Proposition 

Investigate 
Write  for  Details 


Then  Judge  for  Yourself 

The  fall  will  soon  be  here,  and  big  business  knocking  at  your  door — 
Turn  to  the  right,  write  us,  and  let  us  show  you  how  you  can  travel 
the  road  that  will  lead  you  to  big  profits  and  permanent  incomes. 

EXCLUSIVE  TERRITORY  FOR  DEALERS  — ACT  QUICK! 

THE  IMPERIAL  TALKING  MACHINE  CO. 

Main  Office  and  Factory:  9  VANDEVEER  AVE.,  WILMINGTON,  DEL. 


RECORDING  LABORATORIES  AND  SHOW  ROOMS 
35  West  31st  Street,  New  York  City 


PACIFIC  COAST  DISTRICT— STERN  TALKING  MACH.  COR. 
1085  Market  Street,  San  Francisco,  Cal. 
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TALKING  MACHINE  TRADE  IN  DETROIT  IS  PROSPERING 

The  Demand  Particularly  for  Records  Is  Remarkable,  and  Patriotic  Numbers  Have  the  Call— To 
Exhibit  at  State  Fair — Staff  Changes  and  Other  News  of  General  Interest 

Detroit,  Mich.,  August  9.- 


-If  there  is  one 
branch  of  the  musical  business  that  has  pros- 
pered during  the  past  sixty  days  it  is  the  talking 
machine  line.  And  especially  do  we  refer  to  the 
scord  end.  It's  surprising  the  number  of 
records  that  friends  have  been  buying  for  the 
boys  in  the  training  camps,  as  well  as  patriotic 
records  and  stirring  marches  for  the  home.  Any 
parents  with  sons  in  training  feel  it  a  sort  of 
duty  to  play  and  listen  to  patriotic  numbers. 
Stirring  marches  and  patriotic  selections  that 
have  been  lying  idle  on  the  shelves  for  many 
months  are  all  disposed  of  and  new  orders 
placed. 

The  talking  machine  industry  is  in  good  shape 
as  far  as  Detroit  is  concerned.  Dealers  report 
good  business,  better  than  a  year  ago,  and  do 
not  look  for  war  to  interfere  in  any  way  with 
sales.  In  fact,  there  isn't  a  dealer  whom  we 
have  met  who  is  not  stocking  up  for  fall  with 
more  merchandise  than  he  has  ever  done.  The 
wise  dealer  will  not  take  a  chance  of  bad  freight 
shipments  in  the  fall,  but  will  get  in  his  mer- 
chandise during  August  and  September. 
Featuring  Army  and  Navy  Phonograph 

The  Edison  Phonograph  Shop  of  Detroit  is 
showing  in  its  window  a  sample  army  case.  One 
of  these  was  recently  given  to  the  Michigan 
Thirty-first  Regiment  by  R.  B.  Ailing,  manager 
of  the  Edison  Shop,  the  presentation  speech  be- 
ing delivered  to  the  members  of  the  regiment 
by  Mr.  Sweeney,  one  of  his  salesmen.  To  this 
same  regiment  Manager  E.  P.  Andrew,  of  the 
J.  L.  Hudson  piano  store,  gave  a  dozen  books 
with  records,  as  well  as  thousands  of  needles. 
The  regiment  and  the  instruments  and  records 
are  now  on  their  way  to  France. 

E.  P.  Andrews,  and  his  son,  Edward  Andrews, 
manager  of  the  Victrola  department  of  the  J.  L. 
Hudson  store,  will  return  about  the  middle  of 
August  from  their  automobile  tour  along  the 
west  coast  of  Michigan.  Their  families  accom- 
pany them  on  the  tour.  Just  before  leaving  for 
his  vacation  Mr.  Andrews  said:  "Our  salesmen 
all  reached  their  quota  for  July,  which  shows 
that  trade  is  pretty  good." 

Wallace  Brown,  dealer  in  Brunswick  phono- 
graphs, went  touring  through  the  Adirondacks 
and  Berkshire  mountains  the  last  week  in  July 
and  took  his  family  along.  Mr.  Brown  will  be- 
gin a  tremendous  advertising  campaign  in  Sep- 
tember and  continue  it  right  up  to  holiday  time. 
He  is  doing  a  fine  phonograph  business  and 
building  up  a  new  clientele  in  his  record  de- 
partment, where  he  features  the  Pathe  record. 
To  Exhibit  at  the  State  Fair 

At  least  three  or  four  firms  in  Detroit  will 
have  talking  machine  exhibits  at  the  Michigan 
State  Fair,  which  will  be  held  in  his  city  August 
31  to  September  9.  Among  them  will  be  Grin- 
nell's,  Hudson's,  Detroit  Music  Co.,  Clough  & 
Warren  and  Bush  &  Lane.  It  means  that  the 
Victrola,  Columbia  Grafonola,  Manophone  and 
Bush  &  Lane  phonograph  will  be  represented 
in  the  displays. 

Grinnell  Bros.,  despite  the  summer  weather, 
is  keeping  up  its  Thursday  afternoon  recitals  in 
its  basement  concert  hall.  The  large  crowds 
which  gather  to  hear  these  recitals  show  that 
the  public  can  be  interested.  The  entertainment 
given  at  these  recitals  is  far  above  many  for 
which  there  is  a  good  admission  price.  The 
Grinnell  recitals  are  always  free  to  the  public. 
Harry  Rupp  Resigns  as  Manager 

Harry  Rupp,  for  the  past  few  years  in  charge 
of  the  Victrola  department  at  the  Grinnell  Bros, 
store,  in  this  city,  and  connected  with  the  firm 
for  nearly  fourteen  years,  severed  his  connec- 
tions the  last  week  in  July.  His  successor  had 
not  been  appointed  up  to  the  time  of  writing. 

Sam  Lind,  manager  of  the  local  Columbia 
factory  branch,  is  just  as  full  of  smiles  as  ever. 
Sam  did  a  tremendous  business  last  fall  for  the 
Columbia,  but  says  this  year  will  be  much  bet- 
ter. Every  dealer  in  Columbia  machines  is  in- 
creasing his  order  over  a  year  ago. 


Charles  H.  Grinnell,  manager  of  the  wholesale 
department  of  Victrolas  for  Grinnell  Bros.,  who 
attended  the  annual  convention  of  the  Victor 
Talking  Machine  Jobbers'  Association  in  Atlan- 
tic City,  enjoyed  his  visit  immensely. 

R.  B.  Ailing,  manager  of  the  Phonograph  Co. 
of  Detroit,  attended  the  annual  convention  of 
Edison  dealers  in  New  York  during  July. 
Increasing  Machine  and  Record  Thefts 
Quite  a  number  of  complaints  have  reached 
the  police  department  that  both  machines  and 
records  are  being  stolen  from  stores  in  larger 
quantities  than  ever  before.  Several  transfer 
wagon  drivers  have  been  under  suspicion  for 
some  time  and  several  have  been  arrested. 

Frank  Bayley,  handling  the  Edison,  says  he 
is  doing  a  fine  business  and  adding  new  cus- 
tomers every  day. 

The  Detroit  Talking  Machine  Association  will 
likely  resume  regular  business  meetings  in  Sep- 


tember, after  everybody  is  back  from  their  vaca- 
tions. 

Pathe  business  throughout  the  State  is  ex- 
ceedingly good,  according  to  reports  of  the 
Michigan  Drug  Co.,  now  the  State  jobbers. 
This  firm  is  taking  on  high-class  representatives 
only  and  studies  the  individual  case  before  sign- 
ing any  contracts.  By  fall  the  number  of  Pathe 
distributors  will  be  equal  to  the  number  of 
older  firms  as  far  as  Michigan  is  concerned. 
The  Michigan  Drug  Co.  have  salesmen  in  all 
parts  of  the  State  investigating  conditions  and 
lining  up  good  distributors. 


BRINGING  OUT  NEW  MACHINE  LINE 


Goshen,  Ind.,  August  3. — C.  B.  Stiver  and  Zena 
Eckleberger,  of  this  city,  are  bringing  out 
a  new  line  of  machines  and  will  organize  a 
company  to  manufacture  it.  The  line  will  evi- 
dently be  an  attractive  one  and  will  number 
among  its  features  a  special  sound  box  and  tone 
arm,  which  is  adapted  to  play  all  makes  of 
records. 


Sell  this  Separate  Cabinet 
—  or  a  Combination 


The  cabinet  alone  sells  easily  to 
present  owners  of  $15  and  $25 
Victrolas.  They  get  the  advan- 
tages of  a  cabinet  machine — cover, 
dust-proof  record  compartment, 
beauty,  etc. — and  their  machines 
remain  portable. 

The  combination  of  a  small 
Victrola  and  a  Converto  Cabinet 
sells  easily  to  many  people  who 
can't  afford  a  regular  cabinet  ma- 
chine and  would  otherwise  buy 
one  of  the  cheaper  makes  now  on 
the  market.  They  get  a  genuine 
Victor  and  a  handsome  cabinet  at 
a  combined  price  as  lozv  as  the 
cheaper,  unknown  cabinet  ma- 
chines. 

You  get  a  good  profit  on  the 
sale,  and  increased  record  business. 


PATENT  APPLIED  FOB 

Talking  Machine  Cabinet 

Remove  handle  of  machine;  set  machine 
into  cabinet;  open  two  front  doors  of  cabi- 
net and  two  doors  of  machine;  replace 
handle  through  cabinet — and  you  have  an 
attractive  cabinet  machine,  with  improved 
sound.  Doors  of  cabinet  and  machine  form 
an  oblong  sound  amplifying  chamber. 

Last  fall  and  winter  we  were  oversold. 
Order  early.    Send  today  for  prices,  etc. 

The  C.  J.  Lundstrom  Mfg.  Co. 


LITTLE  FALLS,  N.  Y. 

Branch  Office:  Flatiron  Bids., 


New  York  City 
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Supreme! 

The  leadership  of  the  House  of  Markels  in  the  Phonograph  Motor  Field  is  now 
beyond  question.     The  achievement  of  the  Jewel-bearing  Butterfly 
Motor,  capping  the  success  previously  made  with  the  No. 
M-2,  sets  a  new  and  heretofore  unattainable 
standard   for   the  mechanical 
efficiency  of  the  phono- 
graph in  America 


The  Wonder-Working 


For  larger  photograph  of  the  Butterfly  Motor,  with  illustrations  of  parts, 
special  features,  accessories,  etc.,  send  for  "BUTTERFLY  BULLETIN." 


JEWEL-BEARING 

"Runs  as  Quietly  as  a  Butterfly" 
SPECIFICATIONS 

Beveled  gear  noiseless  winding. 
New  ratchet  device  that  prevents 
clicking. 

Bakelite    intermediate    gear — abso- 
lutely silent. 
Plays  seven  to  eight  10-inch  or  five 
and  a  half  12-inch  records  with- 
out re-winding. 
Cast  iron  nickeled  frame. 
Powerful,  durable,  compact,  access- 
ible. 

Built    especially    for    the  highest- 
grade  machines. 
Guaranteed  in  every  minutest  detail. 
The  perfection  of  mechanical  genius 
as  applied  to  the  phonograph 
motor. 


GUARD  AGAINST  DISAPPOINTMENT  BY  PLACING  YOUR  ORDER  NOW. 
ORDERS  ALREADY  ON  HAND  MAKE  IT  CERTAIN  THAT  WE  WILL  BE 
UNABLE  TO  FILL  LATE  ORDERS  THIS  FALL 


The  Markels  No.  M-2 


The  Most  Economical  and  jj 
Efficient  Motor  Available  Today!  ■ 


Send  for  Bulletin  M-2  for  fuller  description  of  this 
standard  Motor,  illustrations,  etc. 


The  Favorite  with  Leading  Manufacturers 
SPECIFICATIONS 

Double-spring  Motor,  playing  three  10-inch  records  with- 
out re-winding. 

Worm  drive.    Gray  fibre  gear. 

Furnished  complete,  with  graduated  or  plain  regulator, 
winding  key  of  desired  size,  turntable  stop,  fibre-back 
escutcheon,  etc.,  also  stamped  10-in.  or  12-in.  turntable, 
covered  with  all-wool  felt. 


Guaranteed  to  the  last  minute  detail  by  the  House  of  Markels 
WRITE,  PHONE,  WIRE— ACT  PROMPTLY  TO  MEET  YOUR  NEEDS 

LEONARD  MARKELS,  165  William  St.,  New  York 
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TURNER  MUSIC  CO.'S  NEW  QUARTERS       BUILD  A  VICTROLA  ON  WHEELS 


Six  Plate  Glass  Demonstrating  Rooms,  a  Rest 
Room  and  Other  Features  Included  in  Recent 
Installation  in  Wallace,  Idaho 


Clever  Delivery  Vehicle  Designed  and  Built  by 
Andrew  Thomas,  of  Scott  Bros.  Piano  Co., 
Ashland,  Ky.,  a  Reproduction  of  Victrola  XVI 


WHY  YOU  SHOULD  STOCK  UP  NOW 

Emphasized  in  Timely  Message  Sent  to  Dealers 
by  C.  Bruno  &  Son,  Inc.,  New  York 


Wallace,  Idaho,  August  6— The  Turner  Music 
Co.,  this  city,  has  just  completed  the  remodeling 
of  their  quarters  in  this  city  and  now  have  one 
of  the  most  attractive  and  conveniently  ar- 
ranged music  stores  in  this  section  of  the  West. 

The  new  installation  includes  six  demonstra- 
tion rooms  with  full  glass  panels,  each  of  the 
rooms  measuring  9x9  feet,  and  the  series  is  so 
arranged  that  three  rooms  may  be  thrown  into 
one  when  desired  for  recital  or  other  purposes. 
The  rooms  are  finished  in  white,  enamel  and 
green  walls  furnish  an  attractive  contrast.  A 
special  rest  or  waiting-room  well  furnished  has 
also  been  provided  for  the  comfort  of  visitors 
and  designed  particularly  as  a  place  where  they 
may  meet  their  friends. 

The  company  handles  the  Columbia  line  of 
Grafonolas  exclusively  and  carry  a  large  stock 
of  both  machines  and  records,  giving  a  great 
deal  of  attention  to  the  foreign  record  business. 
They  report  that  trade  in,  this  line  is  constantly 
on  the  increase.  In  its  piano  department  the 
company  features  the  P.  S.  Wick  and  other 
makes  of  pianos.  They  also  handle  musical 
merchandise  and  sheet  music. 

W.  R.  Turner,  head  of  the  company,  who  has 
been  in  the  music  business  for  over  twenty-two 
years,  reports  that  business  has  kept  up  right 
through  the  summer  and  in  the  matter  of 
Grafonolas  the  demand  has  exceeded  the  supply. 


Ashland,  Ky.,  August  6. — A  most  effective 
means  for  delivering  Victrolas  and  records  has 
been  found  by  the  Scott  Bros.  Piano  Co.,  this 
city.  Andrew  Thomas,  a  member  of  the  firm, 
recently  built  on  a  light  automobile  chassis,  a 
perfect  reproduction  of  a  Victrola  XVI  about 
twice  the  size  of  a  regular  machine,  but  other- 


VICTORS  FOR  COIL  GREEN'S  YACHT 

Isador  Zion,  the  prominent  Victor  dealer  of 
2300  Broadway,  New  York,  recently  placed  a 
Victor  Auxetophone  and  a  Circassian  Walnut 
Electric  XVIII  on  Colonel  E.  H.  Green's  yacht, 
"U.  S.,"  also  a  substantial  number  of  Victor 
records.  Mr.  and  Mrs.  Green  were  naturally 
enthusiastic  and  pleased  with  the  Victor  instru- 
ments. 


Scott  Bros.  Clever  Publicity 

wise  similar  in  every  detail.  The  case  is  large 
enough  to  hold  many  of  the  present  standard 
types  of  machines,  together  with  a  goodly  num- 
ber of  records,  and  special  arrangements  are 
made  to  hold  the  records  securely  in  position 
while  in  transit.  A  reproduction  of  a  Red  Seal 
record  on  metal  is  fastened  to  the  outside  of 
each  wheel,  as  will  be  seen  in  the  accompanying 
illustration.  The  vehicle  attracts  a  great  amount 
of  attention  while  traveling  about  the  city  and 
suburbs. 

Scott  Bros,  are  now  located  in  their  new  store 
at  208  Sixteenth  street,  where  they  have  four 
large  soundproof  booths  and  an  up-to-date 
equipment  for  handling  records  and  music  rolls. 
The  company  also  deals  in  pianos  and  player- 
pianos. 


C.  Bruno  &  Son,  Inc.,  New  York,  Victor  dis- 
tributors, have  just  sent  out  to  their  dealers  a 
timely  message  which  can  be  read  with  interest 
by  every  member  of  the  talking  machine  indus- 
try.   This  letter  is  as  follows: 

"Importance  to  the  dealer  in  stocking  up  now 
on  both  machines  and  records  cannot  be  too 
strongly  emphasized.  We  all  know  that  the  de- 
mand is  going  to  be  great.  With  billions  of  dol- 
lars in  circulation  it  simply  cannot  be  otherwise. 

"But  what  the  supply  will  be  we  can't  any  of 
us  tell.  It  is  becoming  more  and  more  difficult 
to  secure  raw  material  and  also  more  difficult 
to  procure  labor.  Men  are  being  taken  by  the 
'draft'  and  transferred  from  one  line  to  another 
line  more  important  to  the  Government.  Trans- 
portation conditions  are  growing  worse  and 
many  of  the  big  carriers  are  hard  at  work  de- 
vising means  to  increase  their  facilities  so  that 
they  can  give  the  Government  service  required 
and  at  the  same  time  reduce  as  little  as  possible 
the  movement  of  freight.  However,  there  is  a 
limit  to  all  this  and,  therefore,  we  say  that  the 
only  positive  way  for  a  dealer  to  protect  his 
profits  for  the  coming  fall  is  to  buy  now  and 
buy  heavy.  If  he  does  he  will  be  rewarded  with 
profit.  If  he  does  not,  it  is  more  than  probable 
that  he  will  have  regrets. 

"Think  of  the  shortage  in  ordinary  years.  Then 
take  into  consideration  the  conditions  existing 
at  the  present  time  and  we  feel  sure  that  you 
will  agree  that  this  shortage  is  bound  to  be 
much  greater  than  it  has  ever  been. 


TAKE  OVER  VICTOR  AGENCY 

Winona,  Minn.,  August  4. — The  Hardt  Art 
Store,  of  this  city,  has  established  a  Victor  de- 
partment taking  over  the  agency  and  stock  from 
W.  H.  Elmer.  Attractive  quarters  have  been 
arranged  and  Victor  business  will  be  pushed 
energetically. 
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ARE  YOU  READY? 


Model  "O" 
Price,  $100 

Complete  with  Delpheon 
record  file,  modunome,  two 
sound  boxes  —  one  for 
lateral  and  one  for  vertical 
cut  records  —  automatic 
stop,  automatic  cover  sup- 
port, tone  arm  rest,  tilting 
motor  board,  two  spring 
motor  and  all  other  Del- 
pheon features. 


EVERY  indication  points  to  a  bigger  demand  for  phonographs 
this  fall  than  last  year.  Business  this  summer  has  exceeded 
that  of  the  same  period  last  year. 

ARE  you  ready? 

DON'T  wait  for  the  demand  to  catch  you  unprepared.  Don't  make  it 
necessary  for  your  prospects  to  go  elsewhere  for  what  they  want.  And 
don't  place  all  the  responsibility  at  the  last  moment  on  the  manufacturer. 
Play  safe. 

BUT,  don't  act  until  you  hear  and  see  the  DELPHEON.  Such  tone  and 
harmony  you  never  heard  before  —  you  never  dreamed  it  possible. 
DELPHEON  reproduction  is  so  natural  it  is  impossible  to  distinguish  it 
from  the  original.  It  is  the  one  instrument  that  will  sell  in  competition 
with  all  others  no  matter  how  the  comparison  is  made.  It  is  the 
instrument  that  appeals  to  the  most  exacting. 

Put  the  DELPHEON  to  the  test — any  test.    It  won't  cost  you 
anything  to  try  it. 

And  now  is  the  time  to  find  out. 

THE  DELPHEON  COMPANY 

BAY  CITY,  MICHIGAN 

Eastern  Distributors: 

VERBECK  MUSICAL  SALES  CO. 


DELPHEON  SALES  COMPANY 
3!  Church  St.,  New  York  City 
(Will  be  opened  Sept.  1st) 


435  William  St.,  Buffalo 
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STRIVING  TO  SECURE  STOCK  TO  MEET  FALL  DEMANDS 

Cincinnati  Jobbers  and  Dealers  Working  to  This  End — Crystola  Phonograph  Co.  Making  Ship- 
ments— Summer  Business  Continues  Very  Active — Fall  Outlook  Is  Most  Satisfactory 

Cincinnati 


O.,  August  2. — Local  dealers  and 
jobbers  have  been  experiencing  good  and  fair 
days  in  the  talking  machine  field  and  none  have 
been  able  to  explain  the  reason  for  this  situa- 
tion at  this  time  of  the  year.  The  dealers  have 
been  shooting  out  the  same  amount  of  adver- 
tising and  it  is  likely  that  much  of  the  demand 
comes  from  folks  who  have  shelved  their  vaca- 
tion plans  and  later  on  will  be  able  to  point  to 
the  talking  machine  as  having  been  purchased 
with  money  which  might  have  been  spent  while 
rusticating. 

Although  Cincinnati  is  experiencing  the  hot- 
test weather  of  the  season  the  trade  as  a  whole 
is  worried  over  getting  enough  desirable  space 
for  the  storage  of  their  Christmas  stock.  Much 
of  this  is  now  coming  in  and  already  some  of 
the  brethren  believe  they  will  not  be  able  to 
get  goods  to  satisfy  the  trade  and  the  consum- 
ing public.    There  are  many  jobbers  who  be- 


lieve they  will  have  empty  shelves  to  point  to 
some  days  before  Christmas. 

The  Crystola  Phonograph  Co.,  incorporated 
under  the  laws  of  Ohio  several  weeks  ago,  will 
commence  to  make  deliveries  from  its  factory, 
314  and  316  Elm  street,  by  the  middle  of  this 
month,  according  to  A.  J.  Swing,  general  man- 
ager.' The  company  has  been  fortunate  in  mak- 
ing a  good  mill'  connection,  so  the  worry  this 
causes  is  eliminated.  All  the  finishing  of  the 
wood  will  be  done  at  the  factory.  Only  two 
styles  are  to  be  turned  out  for  the  present,  run- 
ning from  $100  to  $200,  but  later  on  the  com- 
pany will  produce  instruments  costing  $150  and 
$300.  It  will  deal  direct  with  the  retailer.  Quite 
a  number  of  changes-  have  been  made  in  the 
Crystola.  The  tone  glass  chamber  is  now  mir- 
rored, adding  to  the  efficiency  as  well  as  the 
appearance  of  that  part  of  the  instrument.  The 
officers   of  the   company,   in  addition  to  Mr. 


Pathephone  No.  25 
Retail  Price,  $25 


An 

Enlargement 
of  the 

Pathe 
Sapphire 
Ball 

and  Pathfi 
Record  Grooves 


When  a  Sudden  Demand 
Comes  for  New  Records 

PUBLIC  taste  shifts  strange- 
ly and  suddenly.  With- 
out warning  everybody  in 
your  neighborhood  wants  a 
new  song  hit  or  an  operatic 
selection.  And  it's  up  to  you 
to  supply  your  public  with- 
out delay. 

The  dealer  who  ties  up  with  us  is 
prepared  for  any  demand  made  upon 
him.  For  the  Pathe  factories  ship 
us  their  newest  records  as  fast  as 
they  are  produced  at  the  laboratories. 
And  we  send  out  these  records  to  our 
dealers  as  fast  as  they  need  them. 

Dealers  who  do  not  yet  carry  the 
Pathe  line,  let  us  tell  you  some  inter- 
esting facts  about  Pathe  and  Profits. 
Write  us  to-day. 


THE  FISCHER  COMPANY 


THE  PATHE 
GUARANTEE 


W  e  guarantee  every 
Pathe  Record  to  play  at 
least  one  thousand  times 
with  the  Pathe  Sapphire 
Ball,  without  impairment 
to  the  unexcelled  beauty 
of  tone. 

Pathe  Freres  Phonograph  Co. 


Swing,  are  Charles  A.  Bickett,  president;  J.  P. 
Peurrung,  vice-president,  and  Oscar  E.  Schulte, 
secretary. 

The  Bernard  Fritzsch  Phonograph  Co.  will 
open  a  retail  store  and  showroom  at  124  West 
Fourth  street,  about  September  1. 

Edison  dealers  from  the  Middle  West,  who 
attended  the  annual  meeting  in  July  in  New 
York  City,  have  all  returned  home,  well  pleased 
with  the  gathering  as  well  as  the  trip.  Manager 
Peterson,  of  The  Phonograph  Co.,  is  now  put- 
ting the  finishing  touches  to  a  program  for  a 
tone  test,  to  be  given  in  this  part  of  the  coun- 
try by  Ciccolini,  commencing  October  15.  He 
will  appear  at  Charlestown,  W.  Va.;  Middletown 
and  Nelsonville,  Ohio. 

The  Phonograph  Shop,  East  Fourtlr  street, 
was  closed  last  week,  this  step  being  made  nec- 
essary because  of  the  illness  of  the  owner, 
George  Wabnitz. 

Manager  Rudolph  Dittrich,  of  the  Victor  de- 
partment of  the  Rudolph  Wurlitzer  Co.,  speaks 
of  conditions  as  follows: 

"The  month  of  July  saw  no  depreciation  in 
the  volume  of  wholesale  orders  which  have  been 
coming  in  steadily  during  the  last  ninety  days. 
It  is  true  that  this  volume  of  wholesale  orders 
was  occasioned  not  so  much  by  present  de- 
mands as  by  the  universal  fear  on  the  part  of 
dealers,  and  there  will  be  a  shortage  during  the 
coming  fall  and  winter. 

"All  these  dealers  are  asking  for  immediate 
shipments  of  their  entire  orders,  a  situation 
never  before  known  in  the  history  of  the  busi- 
ness. The  retail  demand  has  been  rather  un- 
steady, being  exceptionally  large  on  one  day 
and  correspondingly  slow  on  the  next.  How- 
ever, considering  the  circumstances,  such  as  the 
unsettled  conditions,  the  very  hot  weather  and 
other  influences,  the  demand  has  been  exceed- 
ingly good  and  the  prospect  is  an  immense  in- 
crease as  soon  as  war  conditions  settle  down 
to  normal. 

"The  record  demand  is  very  heavy,  consider- 
ing the  time,  and  we  are  advising  all  dealers  to 
stock  up  very  conscientiously  on  records  as  they 
do  on  machines." 

Manager  Byars,  of  the  local  Vocalion  forces, 
reports  a  good  business  in  July,  in  spite  of  the 
fact  that  several  members  of  his  staff  were  on 
their  vacations  during  the  month.  Miss  Marie 
Riley,  of  the  record  department  of  the  Aeolian 
store,  judging  from  the  stream  of  post  cards 
flowing  in,  is  enjoying,  as  Arthur  Collins  would 
say,  "a  most  salubrious  time"_at  the  various  re- 
sorts on  the  Great  Lakes.  E.  M.  Hacker,  of  the 
Vocalion  sales  force,  spent  the  last  week  of  his 
vacation  hunting  squirrels  down  in  the  Kentucky 
regions.  It  is  rumored  that  he  succeeded  in 
shooting  one  squirrel  and  saw  another  one. 
Mr.  Hacker  concluded  that  Vocalion  customers 
are  more  plentiful  in  Cincinnati  than  squirrels 
are  in  Kentucky.  As  an  evidence  of  the  opti- 
mistic anticipations  of  Mr.- Byars,  he  points  out 
the  fact  that  he  has  just  placed  a  fall  order 
for  Vocalions  and  that  the  number  is  consider- 
ably in  excess  of  his  order  of  last  year. 

R.  J.  Whelen,  local  manager  of  the  Columbia 
Graphophone  Co.,  admitted  that  business  was 
not  up  to  the  standard  in  the  retail  line  but 
stated  that  "our  wholesale  business  is  excellent. 
Advance  fall  orders  are  large  and  quite  a  few 
of  the  dealers  are  asking  for  immediate  delivery 
instead  of  fall  delivery,  which  would  indicate 
not  only  that  they  fear  embargoes  later  on  but 
that  they  are  looking  forward  to  a  good  fall 
and  winter  business.  We  are  now  giving  excel- 
lent service  on  machines  on  account  of  increased 
facilities  at  the  factory.  We  have  recently 
rented  a  large  storeroom  in  the  immediate 
vicinity  of  our  store,  which  puts  us  in  a  better 
position  to  handle  orders  with  dispatch.    We  are 


940  Chestnut  Avenue 


CLEVELAND,  OHIO 


STEEL  NEEDLES 

ANY  QUANTITY 

10"  (New)  double-face  Records.  Play  on  any 
phonograph. 

Full  line  of  machines. 

ONEIDA  IMPORTING  CO. 

47  EAST  9th  STREET  NEW  YORK 
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rapidly  getting  machines  in  from  the  factory 
and  from  present  indications  will  be  in  a  fairly 
good  position  to  take  care  of  the  demand  from 
now  on." 

W.  C.  Kobin,  special  New  York  Dictaphone 
representative,  has  been  working  in  the  Cin- 
cinnati territory  for  the  past  two  months  and 
he  and  the  local  city  salesmen  have  landed  some 
nice  orders,  notably  among  these  was  an  order 
for  nineteen  machines  with  the  Union  Central 
Life  Insurance  Co.  Mr.  Kobin  •  left  for  New 
York  on  the  first  and  his  ever-ready  smile  and 
good  nature  is  greatly  missed  at  the  local  head- 
quarters. 

W.  S.  Givler,  traveling  representative  for  the 
Columbia  Graphophone  Co.,  traveling  out  of 
Cincinnati  office,  has  just  returned  from  a 
two  weeks  automobile  trip  through  Michigan, 
returning  via  Niagara  Falls  and  Pittsburgh. 
Mr.  Givler  made  the  trip  in  his  automobile  in 
company  with  Mrs.  Givler  and  little  daughter 
Virginia,  and  proudly  boasts  that  his  faithful 
Buick  made  the  trip  with  only  two  punctures 
and  one  blow-out. 


TALKING  MACHINE  MEN,  INC.,  MEET 

Discuss  Plans  for  National  Organization  of 
Talking  Machine  Dealers — Active  Member- 
ship Campaign  to  Be  Carried  on  This  Fall 


The  Talking  Machine  Men,  Inc.,  the  organiza- 
tion composed  of  talking  machine  dealers  of 
New  York,  New  Jersey  and  Connecticut,  held 
their  regular  monthly  meeting  on  Wednesday, 
July  18,  1917.  The  plan  -which  was  to  be  sub- 
mitted for  the  recovery  of  stolen  machines,  lo- 
cating "skips,"  etc.,  did  not  materialize,  but  so 
much  other  business  was  accomplished  as  to 
make  the  meeting  one  of  the  best  sessions  of  the 
year,  despite  the  fact  that  the  attendance  was 
not  as  large  as  usual. 

Lambert  Friedl,  of  the  Columbia  Co.,  placed 
before  the  members  some  methods  of  increasing 
the  membership,  which  included  a  systematic 
campaign  to  be  carried  on  for  at  least  three  days, 
that  will  probably  be  put  into  effect  in  the  near 
future.  The  plan  calls  for  the  addition  of  250 
new  members  to  the  association.  The  Talking 
Machine  Men,  Inc.,  is  now  composed  of  ap- 
proximately 175  members.  Max  Landay,  chair- 
man of  the  membership  committee,  and  Irwin 
Kurtz  also  spoke  regarding  the  proposed  cam- 
paign. 

On  the  complaint  of  some  members  that  deal- 
ers in  their  vicinity  were  keeping  open  on  both 
Saturdays,  and  Sundays,  which  is  against  the  law, 
it  was  proposed  that  the  secretary  send  out  let- 
ters to  the  dealers  notifying  them  of  the  law 
and  suggest  that  if  they  felt  compelled  to  keep 
open  to  meet  such  competition  and  found  it  a 
hardship,  it  might  be  well  for  them  to  take  ad- 
vantage of  the  city  ordinance  to  remedy  the  con- 
dition. 

At  the  suggestion  of  Irwin  Kurtz  a  resolu- 
tion was  passed  to  the  effect  that  the  organiza- 
tion endeavor  to  remedy  any  existing  evils  re- 
sulting from  unfair  competition,  the  cut  price 
evil  and  advertising  evils,  by  moral  suasion  only. 

A  committee  was  appointed  for  the  purpose 
of  forming  a  national  association  of  talking  ma- 
chine dealers,  composed  of  all  organizations 
throughout  the  country  which  are  already  in  ex- 
istence. The  committee  was  instructed  to  write 
to  the  American  Fair  Trade  League  and  inquire 
from  them  the  names  of  any  associations  com- 
posed of  talking  machine  or  phonograph  dealers 
and  to  request  the  address  of  the  secretaries  of 
such  bodies.  The  trade  press  will  also  be  called 
upon  to  give  support  and  as  much  publicity  as 
possible  to  this  new  movement. 

It  is  thought  that  before  a  year  passes  such 
an  organization  of  dealers  throughout  the  United 
States  can  be  accomplished,  as  there  are  already 
numerous  local  associations  now  in  existence 
and  performing  very  good  work.  The  Talking 
Machine  Men,  Inc.,  hopes  to  have  over  400 
members  before  next  spring,  although  it  was  re- 
peatedly pointed  out  during  the  meeting  that  it 
is  even  now  the  largest  body  of  talking  machine 
dealers  in  the  country. 


An  Interior  View  Showing  "Unico"  Demonstrating  Rooms 

Tri-State  Talking  Machine  Company,  EI  Paso,  Texas 
Exclusively  Retail  Victor  and  Columbia  Agencies 

Business  Last  Year  $55,000 


Business 
Opportunity 


We  will  sell  $10,000  of  stock  in  Tri-State 
Talking  Machine  Co.,  at  par  value — $50  per 
share — to  an  experienced  and  capable  talking 
machine  salesman  who  can  join  our  organiza- 
tion on  or  before  October  first. 

Party  must  be  an  A 1  salesman  with  good 
practical  sales  ideas,  a  sales  promoter  as  well 
as  closer. 

It  is  the  policy  of  the  Tri-State  Talking  Machine 
Company  to  have  all  of  its  important  offices 
filled  by  stockholders,  insuring  the  best  efforts 
of  every  member  of  the  organization. 

This  offer  of  stock  in  our  company  at  par  value 
is  an  unusual  business  opportunity  for  the 
right  party. 

Send  both  character  and  ability  references,  giv- 
ing full  particulars,  with  first  letter. 


J.  M.  SPAIN,  President 


EL  PASO,  TEXAS 
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The  Pa  the  Guarantee 

We  guarantee  every 
Pathe  Record  to  play  at 
least  one  thousand  times 
with  the  Pathe  Sapphire 
Ball,  without  impairment 
to  the  unexcelled  beauty  of 
tone. 

Pathe  Freres  Phonograph  Co. 


Prompt,  Unfailing  Service- 
What  Does  It  Mean  to  You? 

BEING  a  Pathe  distributor  puts  a  big  responsibility  on  our  shoulders. 
For  the  Pathe  Freres  Phonograph  Company  puts  such  supreme 
quality  into  its  Pathephones  and  Pathe  records,  that  we  have  to 
keep  hustling  to  measure  up  to  the  mark. 

That  we  have  measured  up,  the  success  of  scores  of  Pathe  dealers 
with  whom  we  co-operate  has  proved  convincingly. 

Our  stocks  are  kept  full,  fresh  and.  new  by  endless  large  shipments 
from  the  Pathe  factories.  As  fast  as  any  of  our  goods  are  called  for 
by  the  dealer,  we  rush  them  to  him.  We  have  organized  here  a  prompt 
service  that  knows  no  delay  or  breakdown.  The  goods  you  order  are 
yours  when  you  want  them. 

Dealers:  Think  a  moment  about  the  significance  of  this  kind  of 
service.  Then  think  of  the  "biggest  thing  any  phonograph  can  claim" — 
the  Pathe  Sapphire  Ball.    Here's  a  combination  that  spells  more  profits. 

Do  you  want  more  profits?  Then  get  in  touch  with  us  today!  We 
want  to  tell  you  specifically  what  our  service  can  do  for  your  business. 

Phonograph  Department 

Williams,  Davis,  Brooks  &  Hinchman  Sons 

DETROIT,  MICHIGAN 


_ouis 
Retail  Price  $175 
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The  man  who  buys  a  Columbia  Grafonola 
is  permanently  satisfied— and  that  is  the 
basis  of  an  easily  handled  and  continuously 
profitable  record  business. 


Columbia  Graphophone  Co. 

Woo  I  worth  Building,  New  York 


EFFICIENCY  CAN  BE  OVERDONE 

Some  Timely  Comments  Along  These  Lines  by 
John  J.  Scully  Which  Are  Worth  Considera- 
tion— Moderation  Always  Desirable 


So  much  has  been  said,  written  and  done  on 
the  subject  of  efficiency  that  it  should  prove 
a  diversion  to  get  a  view  from  another  angle, 
says  John  J.  Scully  in  The  Tonearm. 

All  good  things  are  likely  to  be  overdone. 
There  is  just  one  best  temperature  at  which 
steel  may  be  hardened;  above  that  point  it  is 
overdone  and  inefficient  for  the  purpose  for 
which  it  was  intended. 

Many  of  the  advocates  of  efficiency  are  men 
of  ability  with  definite  ideas  of  their  aims  and 
practical  means  of  attaining  the  desired  objec- 
tives. But  there  are  also  in  efficiency's  ranks 
a  not  inconsiderable  number  of  quacks  whose 
temerity  and  fluent  speech  are  their  assets. 

I  confess  to  a  feeling  of  envy  when  I  realize 
how  plausible  and  subtle  are  the  arguments 
advanced  to  enhance  efficiency  at  the  expense 
of  increased  costs  but  without  increased  pro- 
duction. That  is  the  time  that  real  efficiency 
is  pushed  off  the  seat  and  over-efficiency  takes 
the  wheel. 

The  speed  is  then  applied  and  perhaps  sus- 
tained for  a  while  but  the  time  comes  when  the 
machinery,  including  the  human,  breaks  down 
or  is  so  impaired  that  the  cost  of  maintenance 
is  in  excess  of  the  savings  effected  by  the  spurt. 
Over-efficiency  puts  two  blades  of  grass  where 
but  one  grew  before,  but  it  is  also  required  that 
sustenance,  as  represented  by  the  pay  envelope, 
bfe  furnished  for  additional  blades. 

It  may  be  a  matter  of  satisfaction  to  show  the 
visitor  how  readily  information,  through  cross- 
indexing  and  duplication,  can  be  had  at  any  of 
several  locations,  but  it  is  very  doubtful  if  the 
satisfaction  thus  secured  would  be  a  matter  of 
pride  if  the  cost  of  the  show  stuff  were  known. 

Over-efficiency  means  over-work,  over-strain, 
mental    fag,    nervousness    and    disease.  True 


efficiency  accomplishes  increased  production 
with  lessened  ph}'sical  effort,  makes  fattened 
purses  go  hand  in  hand,  with  contentment; 
gives  the  worker  opportunity  to  enjoy  relaxa- 
tion from  the  day's  labor  that  he  may  be  re- 
freshed for  the  morrow's  work. 

Over-efficiency  asks  the  worker  to  put  a 
month's  energy  in  a  week's  work  and  reckons 
not  with  the  future  welfare  of  the  workman, 
while  efficiency  says,  "We  want  you  to  do  your 
best,  but  in  such  a  measure  as  will  assure  a  sus- 
tained effort;  that  you,  as  well  as  your  work, 
be  better  as  time  goes  on." 

The  present  war  has  lasted  long  enough  to 
prove  that  an  excess  of  efficiency  has  withered 
the  employers  and  the  workers. 

Moderation  is  just  as  desirable  a  quality  in 
efficiency  as  it  is  in  other  and  less  important 
things. 


THE  PATHE  IN  SAN  FRANCISCO 

New  Distributing  Agency  Opened  at  985  Market 
Street  by  Western  Phonograph  Co. 


THE  QUALITIES  THAT  WIN 

The  salesman  who  opens  the  interview  by 
negativing  his  own  proposition  seldom  wins 
success.  When  he  says,  "I  suppose  there  is 
nothing  doing  in  my  line,"  he  may  be  sure 
there  isn't.  When  he  says,  "I've  called  too 
soon,  I  suppose!"  he  is  generally  right  in  his 
conjecture.  Men  who  produce  business  actual- 
ly force  it.  They  are  optimistic,  aggressive, 
and  act  as  if  an  immediate  contract  was  inevit- 
able.    Boldness  wins  where  timidity  loses. 


EVERY  NEW  IDEA_ADDS  NEW  TOOL 

Every  new  idea  you  get  should  add  a  new  tool 
to  your  working;  you  can  build  bigger,  better, 
and  more  equipment.  Get  into  the  habit  of 
using  these  tools  wisely  and  you  will  work 
quickly. 


San  Francisco,  Cal.,  August  9.— A  distributing 
agency  for  Pathe  machines  and  records  has  just 
been  opened  on  the  sixth  floor  of  the  building 
at  98S  Market  street,  this  city,  by  Omer  N. 
Kruschke,  well-known  talking  machine  man  of 
the  Bay  district,  who  has  been  jobbing  the  line 
for  nine  months  or  more  with  headquarters  in 
Berkeley,  Cal.,  in  conjunction  with  the  retail 
piano  and  talking  machine  business  which  he 
conducted  in  that  city  under  the  style  of  the 
Omer  N.  Kruschke  Co.  The  firm  name  has  now 
been  changed  to  the  Western  Phonograph  Co. 
With  the  advantages  of  a  San  Francisco  location 
and  more  time  to  devote  to  the  jobbing  of 
Pathe  products,  Mr.  Kruschke  looks  for  an 
even  more  rapid  increase  in  the  popularity  of 
.the  line  than  heretofore,  which  is  expecting  a 
great  deal,  however,  when  it  is  takn  into  con- 
sideration that  upwards  of  a  hundred  dealers 
have  been  established  in  California,  Nevada  and 
Arizona  in  the  past  nine  months.  John  Mc- 
Cracken,  formerly  with  the  Pacific  Phonograph 
Co.,  and  Mr.  Gilchrist  are  traveling  for  the 
Western  Phonograph  Co.  with  excellent  suc- 
cess, according  to  Mr.  Kruschke.  The  jobbing 
agency  recently  established  in  Los  Angeles, 
Cal.,  to  distribute  Pathe  products  in  the  South- 
west is  making  splendid  progress  under  the 
supervision  of  H.  C.  Pressey,  who  came  to  Cali- 
fornia from  New  York  a  few  months  ago. 


NEAL,  CLARK  &  NEAL'S  NEW  HOME 


James  T.  Toole,  of  the  Vocalion  store  in 
Boston,  Mass.,  has  returned  from  his  vacation 
spent  at  The  Weirs,  N.  H.  He  also  found  time 
to  go  to  his  home  in  Providence  for  a  few  days. 


Buffalo,  N.  Y.,  August  6. — Work  is  being 
rushed  on  the  new  store  which  Neal,  Clark  & 
Neal  will  occupy  at  473  Main  street.  The  loca- 
tion is  in  the  heart  of  the  business  section. 
Complete  details  will  be  given  when  the  im- 
provements are  completed. 


Thirty  desirable  records.   You  may  not  have  all  of  these  selections 
We  will  gladly  play  any  record  for  you. 


CROFT 


The  Fall  will  soon  be  here.  ORDER  NOW.  Freights  will  be  slow. 
Get  the  Record  Envelopes  Bearing  New  Lists  of  Patriotic  Airs  and  Songs 

Record  Delivery  Envelopes  Long  Cabinets 

Record  Stock  Envelopes  Bagshaw  Needles 

Perfection  Record  Holders  Peerless  Locking  Plates 

Catalog  Supplement  Envelopes 

Write  for  samples  and  prices 

CLEMENT  BEECROFT,  309  W.  Susquehanna  Avenue,  PHILADELPHIA 
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The  "Cleartone"  Talking  Machine 

Manufactured  and  Guaranteed  by  the 

Lucky  13  Phonograph  Co.,  3  East  12th  Street,  New  York 
LARGEST  DISCOUNTS  IN  THE  TRADE 


Made  in  two  sises 
No.  40—19"  high.    Retail  $50 
No.  39—17"  high.    Retail  $37 


No.  70 
Height  46 


Retail  Price 
$70 


Height  44" 
Retail  Price 
$70 


No.  75 
Height  46" 


Retail  Price 
$75 


A  Summer-Time  Opportunity 
to  Buy  Parts 

We  offer  the  following  merchandise  for  imme- 
diate delivery,  price  subject  to  change  without 
notice,  also  subject  to  prior  sale.  All  mer- 
chandise sold  F.  O.  B.  New  York. 

STEEL  NEEDLES 

50c.  per  thousand  in  million  lots;  45c.  per  thousand  in  ten  million  lots;  60c. 
per  thousand  in  lots  less  than  a  million. 

MOTORS 


1 —  8-in.  turntable  •  $1-25  10-in.  turntable  $1.40 

1 — 10-in.  turntable   2.65  12-in.  turntable   2.95 

6 —  10-in.  turntable,  double  spring.  .  .  3.50  12-in.  turntable   3.85 

3 —  12-in.  turntable,  double  spring   6.75 

7 —  12-in.  turntable,  double  spring   7.50 

4 —  12-in.  turntable,  double  spring   9.50 


TONE  ARMS  AND  REPRODUCERS 

Baby,  to  play  7-in.  records  only  $  .60 

No.  1 — Tone  Arm  and  Reproducer  90 

No.  2 — Tone  Arm  and  Reproducer,  for  playing  all  records   1.25 

No. '6 — Tone  Arm  and  Reproducer,  for  playing  all  records  high  grade   2.25 

No.  7 — Tone  Arm  and  Reproducer,  for  playing  all  records  high  grade   2.25 

No.  8 — Tone  Arm  and  Reproducer,  for  playing  all  records  high  grade   2.25 


No.  80 
Height  50" 
Retail  Price  $80 


MAIN  SPRINGS 

No.  0 — M  in.       20  gauge  8  ft.  6  in.  25c  ea.  100'  lots  20c  ea. 

No.  1 — yA  in.       25  gauge  10  ft.         33c  ea.  100  lots  30c  ea. 

No.  2— 13/16  in.  25  gauge  10  ft.         35c  ea.  100  lots  32c  ea. 

No.  3— %  in.       25  gauge  11  ft.         43c  ea.  100  lots  39c  ea. 

No.  4 — 1  in.        23  gauge  10  ft.         43c  ea.  100  lots  39c  ea. 

No.  5—1  3/16  in.  27  gauge  18  ft.        90c  ea.  100  lots  85c  ea. 

GOVERNOR  SPRINGS 

60c  per  hundred.    Special  price  on  large  quantities  for  motor  manufacturers. 

SAPPHIRE  POINTS  AND  BALLS 


1000  lots  19c  ea. 
1000  lots  29c  ea. 
1000  lots  30c  ea. 
1000  lots  37c  ea. 
1000  lots  37c  ea. 
1000  lots  80c  ea. 


$10.00  per 
still  lower. 


NEEDLE  CUP  COVERS 

thousand,  $9.00  per  thousand  in  5,000  lots.     Larger  quantities 


Sapphire  Points   14c  each  in  100  lots 

Sapphire  Balls   14c  each  in  100  lots  . 

NEEDLE  CUPS 

$20.00  per  thousand,  $17.50  per  thousand  in  5,000  lots, 
still  lower. 


13c  each  in  1000  lots 
13c  each  in  1000  lots 


Larger  quantities 


RECORDS 

The  "Popular"  Brand,  10-in.  double  face,  lateral  cut,  all  instrumental: 
30c  in  lots  of  100 
29c  in  lots  of  1000 
28c  in  lots  of  5000 

We  also  manufacture  special  machine  parts  such  as  worm  gears,  stampings, 
or  any  screw  machine  parts  for  motor  manufacturers. 

Special  quotations  given  for   Canada  and  all   other  export  points.  Mer- 
chandise delivered  with  custom  duty,  war  tax  and  freight  paid  by  us. 
Write  for  our  84  page  catalogue,  the  only  one  of  its  kind  in  America. 
Illustrating  33  different  styles  talking  machine  and  over  500  different  phono- 
graphic  parts,   also   gives   description   of   our   efficient   repair  department. 


LUCKY  13  PHONOGRAPH  CO.,  3  East  12th  Street,  New  York 
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A  SUCCESSFUL  WOMAN  MANAGER 

Miss  Nelle  Williams,  in  Charge  of  the  Victrola 
Department  of  the  Jones  Store,  Kansas  City. 
Registers  Some  Big  Gains  in  Sales 


Kansas  City,  Mo.,  August  6.— Miss  Nelle  Will- 
iams, the  new  manager  of  the  Victrola  depart- 
ment of  the  Jones 
Store  Co.,  has  put  a 
surplus  amount  of 
energy  and  life  into 
the  department  since 
she  was  placed  in 
charge,  as  the  gains  in 
sales  has  demonstrated. 
"The  number  of  cash 
sales  is  constantly  in- 
creasing over  that  of 
payment  purchases," 
said  Miss  Williams, 
Miss  Nelle  Williams  "a  n  d  business  con- 
tinues to  be  unusually  brisk." 

The  policy  of  the  department  is  "Exceptional 
Service."  Miss  Williams  strongly  insists  that 
courtesy  is  an  essential  trait  of  the  successful 
salesman,  and  has  organized  her  force  along  this 
line.  She  intends  to  make  the  department  a 
place  where  people  can  be  really  interested  in 
the  music  of  the  machines  and  feel  at  home. 

Miss  Williams  has  had  a  number  of  years  of 
experience  in  the  music  trade  here,  having  been 
with  the  Hall  Music  Co.  and  in  the  Victrola  de- 
partment of  the  Schmelzer  Arms  Co.  before 
joining  the  sales  staff  of  the  Victrola  department 
of  the  Jones  Store  Co. -two  years  ago. 


BOOKED  SOME  LARGE  ORDERS 


Buffalo,  N.  Y.,  August  4. — A.  H.  Dankman, 
wholesale  representative  of  the  local  branch  of 
the  Columbia  Graphophone  Co.,  has  returned 
from  a  successful  trip  throughout  western  New 
York.  Mr.  Dankman  reports  that  the  outlook 
for  fall  business  is  very  bright,  and  that  he  has 
been  able  to  place  many  large  orders  for  fall 
shipments.  Homer  Reid,  general  auditor  of  the 
company,  recently  visited  the  Buffalo  head- 
quarters. 


T.  K.  Dorr,  Whitewater,  Wis.,  is  now  com- 
fortably settled  in  new  and  enlarged  quarters  on 
Center  street,  which  affords  much  additional 
room  for  his  stock  of  phonographs  and  pianos. 


IT  PAYS  TO  KNOW  HOW  TO  SMILE 

A  Smile  Will  Make  Friends,  Saks,  Healtji, 
Wealth,  Happiness,  Success,  Joy  and  Long 
Life,  Declares  J.  D.  Westervelt 


Klaye  Bros.,  603  Main  street,  LaCrosse,  Wis., 
Columbia  dealers,  have  moved  to  Third  and 
Main  streets,  where  twice  the  floor  space  of  the 
old  store  is  available. 


J.  D.  Westervelt,  Columbia  sales  promotion 
expert,  tells  an  excellent  story  which,  under  the 
caption,  "A  Lucky  Walk,"  appears  in  the  latest 
issue  of  the  "Peptimist,"  the  house  organ  of  the 
Columbia  Co.'s  sales  staff.  It  is  pointed  out 
that  Mr.  Westervelt  is  an  expert  dealer  man, 
having  been  a  supervisor  of  agencies  in  the  days 
when  the  dictaphone  was  sold  in  that  way — in 
fact  there  is  no  trick  in  the  trade  J.  D.  does 
not  know.    Here  is  his  latest: 

"He  came  down  to  breakfast  every  morning 
as  if  he  had  heard  a  particularly  good  piece  of 
news."  The  man  of  whom  Emerson  wrote  is 
famous. 

We  worked  in  a  company  with  such  a  man 
once.  When  our  work  turned  upside  down, 
backwards,  and  the  circumambient  air  seemed 
particularly  dark,  we  would  say  to  one  of  our 
side  partners: 

"Well,  I  am  going  to  see  Mr.  B  for  a  minute." 

"What  for?"  someone  would  say.  "You're 
not  in  his  department." 

"That  doesn't  make  any  difference." 

"What  are  you  going  to  say — you  can't  bother 
him  with  your  work." 

"Oh,  I  am  just  going  in  and  say  'How  do  you 
do,  Mr.  B?'  and  he  will  say,  'Hello,  Jim,  how 
are  things  going?'  and  I  will  say  'Oh,  all  right!' 
and  come  back." 

And  every  single  time  I  would  get  back  to 
my  desk  that  work  would  have  straightened  out 
and  become  as  well  behaved  as  a  converted  trail 
hitter.  And  the  only  secret  I  have  ever  found 
in  the  whole  matter  was  he  knew  how  to  smile. 

You  can  rave  about  the  beauties  of  the  fields 
and  the  wonders  of  the  heavens,  but  from  the 
cradle  to  the  grave  I  know  of  nothing  more 
beautiful  than  a  smile.  You  can  prate  your 
philosophies  and  sociologies,  but  I  know  of 
nothing  more  satisfactory  than  a  smile.  You 
can  have  your  prize  winning  contests  and  your 
bonus  systems,  but  their  effectiveness  is  no 
whit  more  inspiring  than  a  smile. 

People  will  buy  more  from  a  man  with  a 
smile.  You  can  sell  more  if  you  are  a  man  with 
a  smile.  The  world  will  do  more  for  you  if 
you  smile,  and  you  will  do  more  for  the  world 
if  you  smile.  A  smile  on  the  face  is  a  thousand 
dollars  in  the  bank.  You  cannot  buy  one  for  a 
million,  but  you  can  pretty  nearly  make  a  mil- 
lion with  one.  And  it  is  only  a  question  of 
turning  up  the  corners  of  the  mouth  a  little. 


You  can  do  it  without  any  danger  of  straining 
your  face,  missing  a  meal  or  losing  a  night's 
sleep.  If  you  are  a  smiler  you  are  probably  so 
busy  writing  orders  you  have  not  even  time 
to  read  this — if  you  are  not,  try  it  once. 

A  smile  will  make  friends,  make  sales,  make 
health,  wealth,  happiness,  success,  joy  and  long 
life.  If  any  of  these  side  products  of  existence 
interest  you — smile! 


WHY  "MINUTE  MEN"  ARE  PLEASED 

The  Columbia  Graphophone  Co.  some  time 
ago  loaned  a  No.  225  electric  Columbia  Grafo- 
nola  with  Columbia  records  to  the  Mid  Day 
Minute  Men  of  New  York  City,  New  York,  for 
use  at  their  recruiting  meetings.  This  Grafo- 
nola  rendered  valuable  assistance  in  attracting 
the  attention  of  passers-by  and  has  been  quite 
a  factor  in  the  success  of  these  meetings.  The 
service  which  this  instrument  rendered  was  the 
occasion  of  the  following  letter  written  to  the 
Columbia  Co.  by  W.  F.  Wetmore:  "The  Mid 
Day  Minute  Men  of  New  York  wish  to  express 
their  hearty  appreciation  for  the  loan  of  the 
Columbia  Grafonola  with  records.  We  have 
used  the  beautiful  instrument  very  effectively 
from  time  to  time  in  connection  with  our  re- 
cruiting meetings  here  and  have  found  the 
splendid  patriotic  band  and  vocal  records  an  in- 
spiration and  signal  help  in  our  work.  Again 
thanking  you  for  this  valuable  co-operation,  we 
are,  Very  truly  yours,  Mid  Day  Minute  Men 
of  New  York  City,  (Signed)  W.  T.  Wetmore, 
Chairman." 


THE  DOEHLER=ACME  LITIGATION 


The  Acme  Die-Casting  Corp.  announces  that 
the  suit  recently  brought  by  the  Doehler  Die- 
Casting  Co.  against  the  Acme  Die-Casting  Corp. 
for  infringement  of  a  certain  patent  No.  1,156,- 
093  is  limited  strictly  to  the  use  of  certain  alloys 
of  aluminum  die-cast  by  a  certain  process.  They 
say  that  it  does  not  cover  aluminum  zinc,  alumi- 
num manganese  or  aluminum  alloys  containing 
8  per  cent,  or  less  of  copper  or  more  than  20 
per  cent,  of  copper. 

It  further  claims  that  the  suit  does  not  in 
any  way  affect  the  product  or  present  business 
of  the  Acme  Die-Casting  Corp.  as  it  covers -a 
process  not  now  in  use  and,  therefore,  does 
not  in  any  way  affect  the  present  trade  condi- 
tion. 

The  case  will  be  brought  to  trial  in  the  fall 
and  the  Acme  Die-Casting  Corporation  makes 
the  claim  that  they  are  not  infringing  the  pat- 
ent and  also  that  the  patent  is  invalid. 
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SERVICE 

There  is  none  other  like  — 

LYON  &  HEALY 
SERVICE 


HERE  at  your  disposal  are  IDEAS  for  which  the  public  has  shown 
great  appreciation.  We  experiment  and  try,  here  at  home,  then 
just  as  soon  as  the  IDEA  makes  good  you  may  adopt  it  if  you  wish. 

For  53  years  this  organization  has  blazed  the  trail  in  the  musical  in- 
dustry. Today,  with  the  largest  Victrola  and  Record  Department  in 
the  country,  we  place  at  your  service  our  experience. 

Trained  employees  will  tell  you  frankly  how  various  plans  develop. 


Newspaper  advertisements  which  have 
sold  300  Victrolas  in  one  day  at  retail 
in  our  store  are  yours  at  a  fraction  of 
their  cost.  (Asfy  about  Newspaper  Advertising 
Service.) 

Post  Card  folders  in  colors,  which  bring 
in  record  orders  from  tens  of  thousands 
of  Victrola  users  each  month,  are  avail- 


able to  you.  (Ask  about  Victor  Folder 
Service.) 

Window  display  cards  which  attrac- 
tively dress  up  your  windows  and  sell 
records  are  available  to  you.  (Asl?  about 
monthly  Window  Display  Cards.) 

Seasonable  suggestions  for  moving 
Victrolas  and  Records  are  also  yours 
for  the  asking. 


All  our  shipments  are  Rush.  Ready  for  immediate  ship- 
ment 500,000  records  and  a  complete  stock  of  accessories. 


LYON  &  HEALY 

Victor  Distributors 

CHICAGO 
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FROM  OUR 

E.  P.  VAN  HARLINGEN,  Manager 
H.  SCOTT  KINGWILL,  Ass't.  Mjr 


CHICAGO 


HEADQUARTERS 

World  Office 
Republic  Bldg.,  209  South  State  St.,  Chicago 
Telephone:  Wabash  5774 


Chicago,  III.,  August  8. — Strange  as  it  may 
seem,  jobbers  are  almost  a  unit  in  declaring  that 
July  was  a  really  better  month  than  usual  and 
showed  a  larger  increase  over  the  corresponding 
month  of  last  year  than  its  predecessors.  This 
is  attributable  by  those  who  have  been  asked 
regarding  the  matter  to  the  really  excellent 
business  that  has  been  done  by  the  retailers  in 
.  very  many  of  the  centers  of  the  West  this  sum- 
mer and  their  desire  to  get  goods  on  the  floor 
in  the  fear  that  deliveries  will  be  interfered  with 
by  the  freight  congestion  this  fall.  The  jobbers 
all  believe  that  there  will  be  another  shortage 
and  are  urging  their  dealers  to  protect  them- 
selves to  the  greatest  possible  extent. 

A  feature  of  the  trade  worth  noting  is  that 
there  seems  to  have  been  an  unusual  sale  of 
portable  machines  this  summer.  Dealers  seem 
to  have  been  going  very  aggressively  after  the 
vacationers  and  to  have  sold  many  machines  to 
summer  cottagers,  and  for  yacht  and  even  auto- 
mobile use.  In  fact,  the  business  generally  in- 
dicates an  earnest  and  intensive  cultivation  of 
the  field,  such  as  was  not  known  a  few  years 
ago.  Dealers  are  evidently  not  "lying  down" 
during  the  summer,  but  are  keeping  up  a  strong, 
energetic  campaign  which  produces  unquestion- 
able results.  Generally  speaking,  the  supply  of 
the  higher  priced  machines  seems  to  be  some- 
what better  than  the  medium  and  low  priced, 
but  there  is  very  little  accumulation  of  stocks 
and  the  goods  are  sent  out  as  rapidly  as  they 
are  received.  The  encouraging  feature  of  it  is 
the  confidence  shown  by  the  dealers  and  the 
evident  belief  on  all  hands  in  a  big  fall  trade,  as 
they  are  placing  no  restrictions  on  the  jobber, 
but  on  the  other  hand  are  urging  shipment  at 
the  earliest  possible  moment.  In  April  and 
May  there  were  a  few  cancelations,  but  they 
have  all  been  recalled.  Business  is  relatively 
better  in  the  smaller  cities  and  towns  than  in 
the  large  cities,  a  condition  often  in  evidence. 
But  even  in  Chicago  the  number  of  the  leading 
houses  report  business  as  not  only  very  fair, 
but  that  during  the  past  two  weeks  it  has  shown 
quite  a  tendency  to  improve. 

Record  business  is  going  along  in  a  very  satis- 
factory manner.  Patriotic  records  are  having 
a  steady  call,  although  there  is  naturally  not 
the  furore  that-  was  apparent  in  the  first  few 
weeks  after  the  declaration  of  a  state  of  war. 


The  demand  is  as  usual  for  records  of  the 
lighter  type — popular  songs,  dance  music  and 
musical  comedy  hits.  Operatic  records  are,  as 
usual,  somewhat  outclassed  during  the  heated 
term — a  rather  expected  development,. 

•  Secure  Victor  Stock 

Hassmer  Bros.,  music  dealers  at  North  Clark 
and  Belmont  streets,  have  taken  over  the  Victor 
agency  and  stock  of  the  Milwaukee  avenue  store 
of  Georgi  &  Vitah.  The  Hassmer  Bros,  is  a 
very  enterprising  concern  and  will  undoubtedly 
do  excellent  business  in  the  Victor  line,  as  there 
is  no  other  dealer  in  the  vicinity. 

Urges  Summer  Campaign 

G.  P.  Ellis,  sales  manager  of  the  Chicago 
Talkipg  Machine  Co.,  writes  a  particularly 
forceful  trade  boosting  letter  and  his  monthly 
advices  to  the  dealers  are  eagerly  awaited  for 
the  valuable  suggestions  contained.  Here  are 
a  few  paragraphs  of  a  letter  sent  out.  early  in 
July,  which  are  well  worth  repeating  on  account 
of  the  apt  and  easily  remembered  phraseology: 

On  With  the  Dance — 

is  the  Victor  Co.'s  slogan  for  the  summer  advertising 
campaign.  You  can  help  your  sales  wonderfully  by 
using  the  effective,  seasonable  ads  they  have  prepared 
for  YOU. 

Avoid  a  Made-to-Order  Slump 

by  constant,  consistent  advertising.  One  shot  never 
took  a  trench — and  the  ads  you  ran  last  winter  aren't 
going  to  crowd  your  store  this  summer. 

"The  Spirit  of  '76" — 

the  fighting  spirit,  is  what  we  all  need  in  our  business. 
REMEMBER — more  money  is  spent  for  pleasure  in 
the  summer  than  any  other  season.  FIGHT  FOR 
YOUR  SHARE! 

Western  Dealers  Show  Increase 

Daniel  Creed,  vice-president  of  the  Chicago 
Talking  Machine  Co.,  says  that  as  a  result  of 
careful  inquiry  they  know  that  it  is  an  absolute 
fact  that  the  majority  of  the  dealers  with  whom 
they  have  done  business  have  shown  a  material 
increase  every  month  this  year,  the  percentage 
averaging  probably  20  per  cent.  ''There  is  abso- 
lutely no  question  but  that  we  are  going  to  have 
a  wonderful  year,"  said  Air.  Creed,  "and  the  wise 
dealers  are  doing  their  best  to  provide  against 
a  shortage  this  fall  by  getting  as  many  goods 
on  their  floor  now  as  possible." 

Mr.  Creed  attended  the  Talking  Machine  Job- 
bers' Convention  at  Atlantic  City  last  month 
and  afterwards  spent  a  week  at  the  New  York 
Talking  Machine  Co.,  of  which  he  is  also  an 
officer.    He  enjoyed  his  visit. 

Elizabeth  Friedrich  Arrives 

Congratulations    have    been    showered  on 


Julius  A.  J.  Friedrich,  Jr.,  a  member  of  the 
Friedrich  Music  House,  Grand  Rapids,  and  man- 
ager of  the  talking  machine  department,  as  a  re- 
sult of  dainty  notices  received  the  past  week  an- 
nouncing the  arrival  at  the  Friedrich  home  of  a 
baby  girl  who  rejoices  in  the  name  of  Eliza- 
beth. 

Developing  Needle  Sharpener 

F.  D.  Hall,  manufacturer  of  the  famous  B.  & 
H.  Fibre  Needle,  who  for  about  a  year  past  has 
been  endeavoring  to  invent  a  fibre  needle  pointer 
that  will  sharpen  rather  than  cut  fibre  needles, 
hints  that  he  has  at  last  produced  what  he 
has  long  been  striving  after.  Mr.  Hall  has 
realized  the  fact  that  many  talking  machine 
owners  point  their  needles  quickly  and  care- 
lessly, often  splitting  the  delicate  point  of  the 
needles  in  doing  so.  As  a  broken  point  is  so 
small  as  to  be  taken  very  little  notice  of,  the 
operator  is  inclined  to  place  the  blame  for  poor 
playing  of  a  record  on  the  needle  itself.  This, 
Mr.  Hall  believes,  constitutes  a  menace  to  the 
excellent  tonal  qualities  of  the  fibre  needle  and 
has  led  him  to  perfect  a  "foolproof"  pointer. 
The  strength  of  the  cortex  is  left  unimpaired. 

Mr.  Hall  states  that  already  he  has  more 
orders  for  fibre  needles  than  he-  can  comfort- 
ably fill,  and  asks  that  dealers  order  from  their 
jobbers  as  their  needs  command,  rather  than 
waiting  and  sending  in  large  orders  when  con- 
ditions are  less  favorable  for  delivery. 

Edison  Business  Shows  Increase 

C.  E.  Goodwin,  manager  of  the  Phonograph 
Co.,  Edison  jobbers,  reports  July  as  showing  a 
substantial  business  increase  over  that  of  July 
a  year  ago.  For  a  few  weeks  to  come  Mr. 
Goodwin  expects  his  company  to  be  able  to 
supply  its  dealers  with  everything  wanted  in 
both  machines  and  records,  but  in  the  early 
fall  he  predicts  that  orders  will  be  filled  with 
great  difficulty.  Labor  difficulties,  shortage  of 
materials  and  the  transportation  problem  will 
combine  against  dealer  and  wholesaler,  he  be- 
lieves. Mr.  Goodwin  will  leave  early  in  August 
for  a  two  weeks'  vacation  which  he  will  spend 
at  East  Hampton,  Long  Island. 

New  Columbia  Dealer  in  Loop 

The  Thos.   E.  Wilson  &  Co.'s  large  retail 
store  at  Monroe  and  Wabash  is  now  handling 
the  complete  Columbia  line  of  talking  machines 
{Continued  on  page  78) 
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Price  $1.50 
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The  Wade 


Fibre 
Needle 

Cutter  No.  2 

Price  $2.00 


When  you  sell  a  WADE  FIBRE  NEEDLE  CUTTER  you  have  given  your  customer  maxi- 
mum value.  The  satisfaction  that  goes  with  every  WADE  CUTTER  comes  back  to  you  in 
other  sales. 

•The  same  is  true  of  WADE  lubricating  oil,  gear  grease,  spring  lubricant  and  cabinet  polish. 

We  sell  to  jobbers  exclusively 

WADE   &  WADE,    3807  Lake  Park  Ave.,    Chicago,  111. 
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EAST 
or  WEST 

we  serve  you 

BEST 


Get  what  you  want 
when  you  want  it 

Lei  us  know  your  require- 
ments by  wire  or  mail  and 
learn  what  quick  action 

really  means 
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FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  75) 


and  records.  The  entire  west  end  of  the  second 
floor  in  the  new  location  is  devoted  to  talking 
machines  and  record  demonstration  rooms.  Miss 
M.  Suddendorf,  who  formerly  was  in  charge  of 
the  Columbia  Co.'s  retail  store  in  St.  Louis,  is 
in  charge  of  the  Wilson  Co.'s  new  department. 
In  addition  to  the  Columbia  machines  the  store 
handles  its  own  line  of  Wilson  phonographs, 
Sonora  and  the  Stewart.  Clifford  R.  Ely  con- 
summated the  deal  whereby  Wilson  &  Co.  took 
on  the  Columbia  line. 

West  Side  Dealer  Honored 

A.  M.  Gordon,  proprietor  of  the  Douglas 
Talking  Machine  Shop,  at  3246  West  Twelfth 
street,  is  a  man  very  prominent  in  the  work  of 
his  nationality  in  Chicago,  and  is  a  member  of 
the  reception  committee  having  in  charge  the 
various  entertainment  festivities  incident  to  the 
visit  to  Chicago  of  the  Russian  Commission. 
Stimulates  Saxophone  Record  Sales 

The  Brown  Brothers  Saxophone  Sextet  are 
now  filling  a  several  weeks  engagement  at  the 
Bismark  Gardens  on  the  north  side,  and  the 
effect  of  their  business  is  already  being  shown 
by  an  increased  demand  for  their  records  of 
which  the  Victor  Co.  catalog  has  quite  a  few. 
Columbia  Business  Keeps  Up 

C.  F.  Baer,  manager  of  the  Chicago  branch  of 
the  Columbia  Graphophone  Co.,  stated  that  to 
his  surprise  July  showed  an  increase  of  SO  per 
cent,  as  compared  with  last  year.  While  much 
of  this  is  undoubtedly  owing  to  the  dealers 
anticipating  their  wants  before  the  shortage  later 
on,  he  believes  that  a  great  deal  of  it  is  for 
immediate  consumption,  as  the  travelers  report 
that  stocks  are  low  and  especially  in  the  agri- 
cultural sections  business  has  been  very  active 
this  year. 

A  great  deal  of  interest  has  been  shown  by 
the  dealers  in  the  new  art  models  which  were 
illustrated  in  last  month's  World  and  the  arrival 
of  samples  of  the  new  line  at  the  Chicago  head- 
quarters is  eagerly  awaited. 

Married — Retains  Same  Name 

It  seldom  happens  that  a  young  woman 
changes  her  state  of  single  blessedness  without 
a  similar  change  of  name.  This  is  the  case, 
however,  of  Edith  M.  Perz,  who  was  married 
on  August  1  to  E.  M.  Perz,  one  of  the  best 
known  talking  machine  dealers  outside  of  the 
loop,  whose  place  is  at  3235  West  North  ave- 
nue. They  left  for  a  month's  wedding  trip 
through  the  Yellowstone  and  Colorado. 

Progressive  Concern 

The  Combination  Attachment  Co.  is  continu- 
ally making  improvements  along  the  phonograph 
line.  The  manager  states  that  every  one  must 
admit  there  is  always  room  for  improvements 
and  the  only  real  way  to  obtain  knowledge  in 
any  profession  or  art  is  to  make  a  life  study 
and  combining  actual  experiments.  Unless 
noticeable  results  are  obtained  they  are  of  no 
value  only  to  the  one  making  the  study.  Mr. 
Tures  has  made  a  tweny-year  life  study  of  talk- 
ing machines  and  has  actually  produced  orig- 


inal ideas  in  phonographs  which  positively  pro- 
duce pleasing  results.  The  reputation  of  the 
"Orotund"  products,  including  sound  boxes, 
tone  arms,  etc.,  is  fast  becoming  popular  among 
the  talking  machine  men. 

Attends  Managers'  Congress 
H.  A.  Yerkes,  district  superintendent  of  the 
Columbia  Graphophone  Co.,  left  on  Saturday  of 
last  week  for  New  York  to  attend  the  confer- 
ence of  the  Columbia  district  managers  all  over 
the  country.  F.  A.  Denison,  of  San  Francisco, 
in  charge  of  the  Pacific  district,  spent  part  of 
Friday  at  the  headquarters  here  on  his  way 
East. 

Have  Successful  Department 

A  young  man  who  has  made  a  notable  suc- 
cess in  the  talking'  machine  business  is  H.  M. 
Hintz,  manager  of  the  talking  machine  depart- 
ment in  the  large  store  of  Ackerman  Bros,  at 
Elgin.  The  department  was  inaugurated  only 
last  November,  but  with  the  reputation  and 
enterprise  of  Ackerman  Bros,  and  Mr.  Hintz's 
ability,  has  made  a  big  success  from  the  start. 
Commodious  quarters  on  the  ground  floor  are 
devoted  to  the  department  and  every  Saturday 
afternoon  winter  and  summer  regular  program 
concerts  are  given.  Mr.  Hintz  states  that  July 
proved  to  be  one  of  the  best  months  they  have 
had  since  December. 

Three  Healy  Boys  to  War 

The  sons  of  the  late  P.  J.  Healy,  founder  of 
Lyon  &  Healy,  the  largest  music  house  in  Chi- 
cago, are  ready  to  fight  the  Kaiser.  Vincent, 
Columbus  and  Augustine  have  entered  the 
services  of  their  country. 

Mark  Healy  remains  at  home  only  because 
someone  must  take  care  of  the  business  of  the 
firm.  Since  he  is  the  eldest,  this  duty  falls 
upon  him,  and  is  accepted,  though  reluctantly. 

Two  of  the  Healys  are  in  the  marine  corps. 
Augustine,  the  youngest,  just '  graduated  from 
Yale,,  has  a  commission  as  second  lieutenant. 
Vincent,  also  a  Yale  man,  holds  a  similar  posi- 
tion. The  other  fighting  brother,  Columbus,  is 
a  second  lieutenant  at  the  officers'  reserve  train- 
ing camp  at  Fort  Sheridan. 

It  is  a  patriotic  group.  Supplying  the  bands 
with  brass  instruments  to  play  martial  airs 
wasn't  enough;  the  big  thing  is  to  march  to 
battle  back  of  the  band. 

W.  W.  Kimball  in  New  Quarters 

The  talking  machine  department  of  th£  W.  W. , 
Kimball  Co.  of  this  city  is  now  located  in  the 
basement  of  the  concern's  large  new  skyscraper 
on  Wabash  and  Jackson  boulevard.  Eleven 
spacious  booths  stretch  across  the  entire  floor 
on  the  north  and  south  sides  of  the  room-.  Six- 
of  these  are  for  record  demonstrations  and  five 
for  machine  exhibition  rooms.  In  planning  the 
department  record  shelves  were  arranged  di- 
rectly in  back  of  the  record  demonstrating 
rooms.  This  is  a  point  which  makes  possible 
the  handling  of  customers'  wants  with  efficiency 
and  despatch  and  without  any  annoyance.  The 
color  scheme  of  the  booths  and  decorations  is 


"OROTUND" 
Tone-Arm  and  Sound-Box 

FOR  HIGH  GRADE  TALKING  MACHINES 

Most  perfect  in  construction,  also 
having  the  best  acoustic  conditions 
and  arrangement  to  control  the  vari- 
ous tones  on  all  records. 
The  most  uniform  reproduction  is  ob- 
tained by  the  '•Orotund"  sound-box. 
A  diagram  of  the  proper  construc- 
tion of  the  tone  chamber  given  with 
each  sample  tone-arm  and  sound-box. 

We  also  have  universal  attachments  for  Victor,  Edison  and  Co- 
lumbia machines.  Genuine  diamond  and  sapphire  points. 
Special  wood  mounted  jewel  points. 

WRITE  FOR  PRICES 

COMBINATION  ATTACHMENT  CO. 

324  Republic  Bldg.,  Chicago 


gray,  cream  white  and  blue.  A  large  number 
of  machines  have  been  placed  along  the  center 
of  the  150-foot  hallway  between  the  two  sets 
of  booths.  W.  W.  Kimball  handle  the  Pathe 
line  of  machines  and  records  as  well  as  manu- 
facture their  own  machines  for  use  with  Pathe 
records.  Of  late  the  concern  has  been  advertis- 
ing the  Kimball  phonograph  and  Pathe  records 
quite  extensively  in'  Chicago  daily  newspapers, 
with  the  result  that  throughout  the  summer 
business  has  maintained  excellent  proportions. 
T.  J.  Cullen,  manager  of  the  department,  is  at 
present  away  upon  his  vacation  and  Miss  Ruth 
C.  Strickland  is  in  charge. 

Invents  Novel  Window  Display 
Mr.  Houston,  of  the  Brunswick  Shop,  has  de- 
signed an  apparatus  for  calling  attention  to  the 
fact  that  the  Brunswick  Phonograph  "plays  all 
records."  The  device  consists  of  a"  clock-shaped 
dial  of  about  three  feet  in  diameter  upon  which 
are  placed  the  four  principal  makes  of  records. 
The  dial  points  from  time  to  time  to  each  of 
the  records,  in  this  manner  emphasizing  the 
Brunswick  slogan.  A  Johnson  electric  motor 
provides  the  motive  power  for  running  the  de- 
vice. In  the  center  hole  of  each  records,  as  the 
dial  points  to  it.  a  small  electric  bulb  flashes 
on  and  off.  After  the  sign  above  described 
becomes  old  the  records  can  be  substituted  with 
printed  sales  arguments  for  the  Brunswick  talk- 
ing machine. 

Stewart  Awaits  Big  Fall  Trade 
Wm.  Shire,  sales  manager  of  the  Stewart 
Phonograph  Corporation,  is  enthusiastic  over 
the  prospects  for  large  fall  business.  He  be- 
lieves that  the  manner  in  which  a  number  of 
manufacturers  have  been  placing  orders  for 
parts  indicates  that  confidence  is  felt  through- 
out the  trade.  "Our  foreign  business  of  the 
last  month  has  been  exceptionally  excellent," 
he  said.  "Only  recently  we  shipped  3,500  of 
our  small  models  to  Australia.  A  week  or  so 
ago  I  received  an  order  for  a  carload  shipment 
to  San  Francisco."  The  contemplated  increase 
in  Stewart  activities  has  led  to  the  appointment 


CHICAGO  COVER  BALANCE  No.  2 


New — 


It  represents  the  last  word  in 
cover  development.  Here  is  a 
sales  feature  and  talking  point 
unexcelled  for  effectiveness  in 
making  and  closing  sales.  Its 
reduced  cost  now  makes  it  a 
better  proposition  than  ever. 


—Improved 

Its  advantages  include  : 

1 .  Reduced  cost. 

2.  Simplicity  of  installation. 

3.  Silent,  automatic  operation. 

4.  Elimination  of  noisy  catches. 

5.  Lightness  and  durability. 

6.  Self-adjustable  top  connection. 


CHICAGO  HINGED  COVER  SUPPORT  AND  BALANCE  CO. 


2242  West  69th  Street,  CHICAGO,  ILL. 
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of  Norman  S.  Richmond  as  special  sales  man- 
ager. Mr.  Richmond  will  travel  all  over  the 
country  in  the  interest  of  the  •  Stewart  phono- 
graph and  accessories.  He  is  an  expert  mechanic 
as  well  as  a  salesman  and  was  formerly  con- 
nected with  the  Electro-Mechanical  Parts  Co. 
Mr.  Richmond  is  anxious  to  show  the  trade  the 
merits  of  the  Stewart  single  and  double  spring 
motors.  He  is  now  working  on  other  acces- 
sories which  will  doubtless  be  ready  for  an- 
nouncement within  a  period  of  a  few  weeks. 
Victrolas  at  Fort  Sheridan 

A  member  of  the  Chicago  Woman's  Club  re- 
cently purchased  two  $25  Victrolas  from  P.  S. 
Ridgway,  manager  of  the  talking :  machine  de- 
partment of  the  Cable  Company,  together  with 
$20  worth  of  records  for  each  machine  and 
donated  the  outfits  to  the  Army  Y.  M.  C.  A., 
located  at  the  Fort  Sheridan  reserve  officers' 
training  camp. 

A  very  large  amount  of  business  is  being  done 
by  Chicago's  dealers  in  small  machines,  for  one 
of  the  first  moves  made  by  the  various  military 
units  being  formed  here  is  the  purchase  of  a 
machine  and  a  supply  of  records. 

New  Cabinet  Making  Company 

The  Empire  Cabinet  and  Fixture  Co.,  906 
West  Lake  street,  has  entered  the  cabinet  mak- 
ing field  and  is  supplying  cases  for  manufac- 
turers. Connected  with  the  company  is 
Maurice  Hebert,  who  is  well  known  to  the  talk- 
ing machine  trade,  not  only  as  a_designer  of  fine 
cases  but  is  known  generally  as  being  among 
the  first  rank  of  furniture  designers  in  this 
country. 

Selling  Smaller  Models 

R.  Richards,  manager  of  the  talking  machine 
departments  of  the  Kennedy  Furniture  Stores 
in  this  city,  finds  that  the  summer  has  brought 
forth  an  excellent  demand  for  the  real  cheap 
models.  Talking  machines  that  adapt  them- 
selves easily  to  summer  tours,  outings,  etc.,  have 
been  having  the  best  sales.  The  Kennedy 
"Cadet,"  a  machine  retailed  at  $5.75  has  proveii 


very  popular.  With  increased  sales  during  the 
hot  weather  of  these  small  machines  has  come 
a  greater  demand  for  the  cheaper  records. 
Emerson  records  have  found  an  excellent  mar- 
ket. Mr.  Richard  does  not  believe  it  works 
harm  to  the  trade  to  push  the  very  cheap  models 
in  the  summer  months.  The  public  under- 
stands that  it  is  not  purchasing  anything  more 
than  a  cheap  instrument  and  is  very  liable  to  be 
influenced  by  the  small  talking  machine  to  the 
purchase  of  a  higher  grade  product,  he  main- 
tains. 

Now  in  Charge  at  Mandel  Bros. 

Miss  Esther  Deutsch  is  now  manager  of  the 
retail  talking  machine  department  of  Mandel 
Bros,  department  store.  She  is  now  carrying, 
in  addition  to  a  complete  line  of  Columbia  Grafo- 
nolas  and  records,  the  Wilson  and  Nightingale 
talking  machines  and  Emerson  records. 

L.  L.  Levine  in  Charge  at  Rothschilds 

L.  L.  Levine  has  been  appointed  manager 
of  the  talking  machine  department  of  Roths- 
child's department  store  to  succeed  J.  J. 
Dvorak,  former  manager.  Mr.  Devine  was  for- 
merly associated  with  the  house  of  Adam  Schaaf 
and,  although  quite  a  young  man,  is  thorough- 
ly experienced  in  both  the  talking  machine  and 
piano  business.  He  is  now  preparing  his  de- 
partment for  a  heavy  fall  business,  and  has  al- 
ready ordered  a  large  increase  in  the  stock  of 
cabinet  machines. 

New  Manager  for  Hillman's 

Earnest  A.  Damon  has  been  appointed  man- 
ager of  the  talking  machine  department  of  Hill- 
man's  department  store  to  succeed  R.  A.  Hicks, 
who  enlisted  in  the  U.  S.  Marines  a  few  weeks 
ago.  Hillman's  talking  machine  department  is 
a  branch  of  the  National  Talking  Machine  Sales 
Corp.  of  Boston,  which  operates  similar  depart- 
ments all  over  the  country.  Mr.  Damon  comes 
direct  from  the  Boston  office  of  the  corporatiofi 
and  is  well  qualified  to  enter  upon  his  new 
duties.  He  states  that  he  is  pleased  with  the 
manner  in  which  machines  have  been  selling 


during  the  hot  summer  weeks,  and  attributes  the 
reason  to  the  co-operative  advertising  of  Hill- 
man's in  the  daily  papers.  Both  the  $75  Co- 
lumbia Grafonola  and  Victrola  have  been  sell- 
ing quite  well. 

Victor  Store  Changes  Hands 

A  thriving  retail  talking  machine  business  of 
the  Geo.  P.  Bent  Piano  Co.,  located  at  7200 
Madison  avenue,  was  recently  purchased  by  J 
J.  Dvorak,  formerly  manager  of  the  talking 
machine  department  of  Rothschild's  department 
store.  The  business  is  situated  right  in  the 
heart  of  Forest  Park's  business  district,  and  Mr. 
Dvorak  is  to  be  congratulated  upon  its  acqui- 
sition. He  will  continue  to  handle  the  Victor 
line  of  machines  and  records,  and  also  Geo.  P. 
Bent  pianos. 

Another  Store  for  the  Republic 

Wyman,  Babb  &  Co.,  retailers  and  wholesalers 
of  talking  machines  and  pianos,  located  at  5138 
West  Chicago  avenue,  will  move  this  month 
into  quarters  in  the  Republic  Building.  The 
new  salesrooms  will  occupy  1,400  square  feet 
of  floor  space  on  the  sixth  floor  of  Chicago's 
big  piano  and  talking  machine  center,  a  large 
part  of  which  will  face  upon  the  corridors  and 
elevator  lifts  where  large  numbers  of  visitors 
pass  daily.  The  downtown  display  of  the  firm's 
stocks  will  enable  customers  to  trade  with  great- 
er convenience  than  was  possible  in  the  case 
of  the  former  location. 

Reed  Landis  Engaged 

Reed  Landis,  son  of  Chicago's  most  famous 
jurist,  Judge  Kenesaw  Mountain  Landis,  was 
recently  engaged  to  Miss  Marion  Keehn,  of  this 
city.  Mr.  Landis  is  well  known  to  the  trade, 
having  first  been  connected  with  the  retail  sales- 
rooms of  the  Vocalion  Co.  here  and  later  with 
the  Brunswick-Balke-Collender  Co.  in  the  ca- 
pacity of  advertising  manager  of  the  talking  ma- 
chine department.  Mr.  Landis,  after  serving  a 
few  weeks  at  the  Fort  Sheridan  Officers'  Re- 
serve Training  Camp,  was  selected  to  go  to  the 
(Continued  on  page  81) 


The  New 


Salter  Dealers'  Rack 


offers  the  most  economical  and 
efficient  method  of  handling  your 
record  stock.  It  is  now  in  use 
throughout  the  country.  Can  lay 
on  side  or  stand  on  end.  Uniform- 
ity of  construction  permits  addition 
of  sections  as  your  stock  increases. 
Made  of  oak  in  two  sizes,  for  10" 
1  2 "  records. 


or 


No.  25 


A  New  Salter  Cabinet 

for 

Victor  IV 


Here  is  a  cabinet  that  will  appeal  to  every 
owner  of  a  Victor  IV.  Inexpensive,  at- 
tractive and  of  the  usual  Salter  quality,  it 
will  sell  itself  on  its  own  intrinsic  merits. 


SALTER  MANUFACTURING  COMPANY 


337-339  N.  Oakley  Blvd. 
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The  any  -  record  Brunswick  opens  a 
broader  field  of  music  —  all  limitations 
are  removed. 

Buy  any  record  you  wish — whatever 
make — whatever  artist.  Play  it  on  The 
Brunswick  to  gain  a  new  appreciation  of 
tonal  values. 

For  The  Brunswick  is  equipped  with 
two  sound  boxes.  Use  any  needle  you 
like — jewel  point,  steel,  sapphire  ball,  etc. 

A  sound  box  is  provided  for  the  world- 
famous  Pathe  Records — hitherto  barred 
from  many  American  homes.  All  with- 
out extra  cost. 

Faultless  Renditions 

Another  distinct  advancement  gives 
The  Brunswick  first  place  in  reproduc- 
tion. This  is  the  acoustically  -  perfect 
tone  chamber,  built  like  a  violin. 
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No  Other  Phonograph 
Has  as  Many  Selling  Points 

People  seldom  buy  a  phonograph  until  they  have 
examined  and  compared  several  makes.  They  like 
this  about  one  and  that  about  another.  Each  phono- 
graph has  its  features. 

But  in  no  other  phonograph  will  you  find  as 
many  features  as  in  The  Brunswick.  It  is  "all  phono- 
graphs in  one."  All  the  good  features  of  all — with  ex- 
clusive selling  points  found  only  in  The  Brunswick. 

The  Brunswick 

Study  The  Brunswick  features  shown  on  this  page.  Phonograph  buyers  are  studying 
them.  Know  the  exclusive  features — all  of  them  are  selling  points.  Then  learn 
about  The  Brunswick  Dealer  Proposition. 


1       device-         -  ' 


Just  a  few  of  The  Brunswick 
features  are  pictured  here. 
Space  does  not  permit  show- 
ing them  all.  But  each  fea- 
ture is  fully  explained  in  our 
Dealers'  Proposition.  This 
proposition  points  the  way  to 
more  sales  and  bigger  profits. 
We  want  you  to  have  it. 
Simply  write  for  it. 

Coupled  with  The  Bruns- 
wick are  Pathe  Records.  The 
combination  is  ideal,  and 
people  are  buying  more  and 
more  Pathe  Records. 


There  are  a  few  localities 
throughout  the  country  where 
we  are  looking  forprogressive 
dealers  to  handle  The  Bruns- 
wick and  Pathe  Records. 
Places  where  we  know  deal- 
ers will  make  money. 

We  suggest  that  you  write 
at  once  for  our  proposition. 
It  does  not  place  you  under 
the  slightest  obligation,  and 
your  inquiry  may  be  the 
beginning  of  big  profits  for 
you. 

Write  today. 


THE  BRUNSWICK-BALKE-COLLENDER  CO. 

623-633  S.  Wabash  Avenue,  Chicago 

29-35  W.  Thirty-second  St. ,  New  York  N.  W.  Cor.  Seventh  and  Main  Sts. ,  Cincinnati,  0. 
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"ground  school"  at  the  University  of  Illinois  to 
train  for  a  United  States  aviator.  A  fe.w  days 
ago  he  was  graduated  at  the  university  and 
will  now  take  up  actual  flying  at  the  Govern- 
ment's aviation  ( station  at  Rantoul,  111.  His 
fiancee,  Miss  Keehn,  is  prominent  in  North 
Shore  social  circles. 

Lyon  &  Healy  Aid  Recruiting 

At  a  concert  recently  given  by  the  band  and 
the  bagpipers  of  the  Forty-eighth  Highlanders, 
who  are  here  on  a  recruiting  mission  from 
Canada,  Lyon  &  Healy  took  an  important  part. 
The  Highlanders  were  giving  a  concert  in  front 
of  the  Illinois  Theatre,  directly  across  from 
Lyon  &  Healy's  big  building.  During  the  in- 
termissions in  their  work  a  large  Victor  ma- 
chine on  the  third  floor  contributed  its  voice 
and  entertained  the  crowds  while  the  bare- 
kneed  kilties  rested. 

Six  Best  Sellers 

The  local  office  of  the  Emerson  Phonograph 
Co.  report  that  the  six  best  sellers  in  their 
library  the  past  thirty  days  have  been  "March 
Patriotic"  and  "Military  Tactics";  "Lily  of  the 
Valley"  and  "Oh,  Johnny!  Oh,  Johnny!  Oh!"; 
"It  Takes  a  Long  Tall  Brown  Skin  Gal"  and 
"He's  Just  Like  You";  "Ragging  the  Waves" 
and  "Waters  of  Venice";  "Listen  to  This"  and 
"VVaiu  Luliluli,"  and  "Hy-sine"  and  "There's 
Someone  More  Lonesome  Than  You,"  medley. 

Miss  Brooks,  of  the  record  department  of 
Rothschild  &  Co.,  reports  that  the  six  best 
Victor  sellers  the  past  month  were:  "Lookout 
Mountain"  and  "Hong  Kong";  "From  Here  to 
Shanghai"  and  "Poppytime  in  Old  Japan"; 
"That  Girl  of  Mine"  and  "All  the  World  Will 
Be  Jealous  of  Me";  "It's  Time  for  Every  Boy 
to  Be  a  Soldier"  and  "What  Kind  of  an  Amer- 
ican Are  You";  "Under  the  Double  Eagle"  and 
"Heart  Echoes,"  and  "Captain  Betty"  and 
"Bcsame." 

The  six  best  Pathe  sellers  the  past  month, 
as  reported  by  Miss  Foland,  of  the  Brunswick 
Phonograph  Shop,  were:  "For  Me  and  My  Gal" 


and  "Yukallo";  "Herd  Girl's  Dream"  and 
"Serenade";  "Carry  Me  Back  to  Old  Virginny" 
and  "A  Perfect  Day";  "Stars  and  Stripes  For- 
ever March"  and  "Light  Cavalry  Overture"; 
"Pagliacci"  and  "Rigoletto,"  and  "Hawaiian 
Butterfly"  and  "Cutey." 

The  six  best  Edison  sellers  are:  "O  terra 
addio"  (Farewell,  Oh  Earth)  from  Aida,  soprano 
and  tenor,  in  Italian,  Marie  Rappold,  Giovanni 
Zenatello  and  Grand  Opera  Chorus,  and  "Ex- 
planatory Talk  for  O  terra  addio"  (Farewell, 
Oh  Earth),  Aida,  Verdi;  "Saw  ye  my  Saviour," 
Communion  Hymn,  mezzo-contralto,  and  "Shep- 
herd, Show  Me  How  to  Go,"  mezzo-contralto, 
Nevada  Van  der  Veer;  ''Light  Cavalry  Over- 
ture," Xylophone,  and  "Tannhauser  March," 
Xylophone,  George  Hamilton  Green;  "Kame- 
hameha  March,  Hawaiian  Guitars,"  Helen  Louise 
and  Frank  Ferera,  and  "Waialae  Medley"  Waltz, 
Waikiki  Hawaiian  Orchestra;  "Keep  Your  Eye 
on  the  Girlie  You  Love,"  male  voices,  and 
"They're  Wearing  'Em  Higher  in  Hawaii,"  male 
voices,  Premier  Quartet;  "That  Funny  Jass  Band 
from  Dixieland,"  Arthur  Collins  and  Byron  G. 
Harlan,  and  "When  You  Hear  Jackson  Moan  on 
His  Saxophone,"  So  Long,  Letty,  Billy  Murray. 

The  six  most  popular  of  the  month  in  the 
Columbia  library  are:  "The  Man  Behind  the 
Hammer  and  the  Plow"  and  "Strike  Up  the 
Band,  Here  Comes  a  Sailor,"  James  Hall,  bari- 
tone; "What  Kind  of  an  American  Are  You?" 
and  "We'll  Be  There,  on  the  Land,  on  the  Sea, 
in  the  Air,"  Arthur  Fields,  baritone;  "Oh,  Jack! 
When  Are  You  Coming  Back?"  Billie  Burton, 
tenor,  and  James  Hall,  baritone,  and  "I'm  a 
Regular  Daughter  of  Uncle  Sam,"  Katherine 
Clark,  soprano;  "It's  Time  for  Every  Boy  to 
Be  a  Soldier,"  introducing  Coaling  Up  in  Colon 
Town — One-step,  and  "Cotton  Pickin'  Time  in 
Alabam',"  introducing  If  I  Catch  the  Guy  Who 
Wrote  Poor  Butterfly — One-step,  Prince's  Band; 
"  'Till  the  Clouds  Roll  By,"  introducing  A  Pal 
Like  You.  from  Oh  Boy! — Fox-trot,  and  "Huckle- 
berry Finn,"  introducing  There  Are  Two  Eyes 


in  Dixie — Fox-trot,  Prince's  Band;  "The  Man 
Behind  the  Hammer  and  the  Plow,"  introducing 
Strike  Up  the  Band,  Nancy  Lee,  I'm  Proud  to 
Be  the  Mother  of  a  Boy  Like  You — One-step, 
and  "Hy-Sine,"  introducing  Rooster  Rag — One- 
step,  Prince's  Band. 

Lyon  &  Healy  Gleanings 

L.  C.  Wiswell,  manager  of  the  talking  ma- 
chine department  of  Lyon  &  Healy,  returns 
Monday  from  his  vacation.  He  spent  a  week  at 
White  Lake,  returned  to  Chicago  and  then 
motored  with  his  family  over  to  South  Haven 
and  after  a  week  spent  at  that  delightful  resort 
will  return  via  the  same  method  of  transporta- 
tion to-morrow. 

J.  B.  Ryde,  Mr.  Wiswell's  assistant,  who  has 
been  in  charge  of  the  department  in  the  latter's 
absence,  has  been  decidedly  a  busy  man.  The 
month,  according  to  Mr.  Ryde,  has  been  a  de- 
cidedly good  one,  showing  an  important  ad- 
vance over  last  year,  not  only  in  the  wholesale 
but  in  the  local  retail  as  well.  From  the  present 
indications  he  believes  that  there  is  likely  to 
be  as  great  a  machine  shortage  as  ever  this 
fall. 

No  less  than  seven  members  of  department  H 
have  enlisted  in  the  army  or  navy.  W.  R. 
Roach,  city  salesman,  is  with  the  naval  reserves, 
as  is  also  Leslie  Fell  and  Robert  Elliott.  H.  R. 
Smith,  Illinois  traveler,  has  for  two  months 
been  in  the  radio  division  of  the  navy.  Harry 
Hetzke  and  John  Olson  are  with  the  artillery, 
and  Curren,  in  charge  of  the  concert  hall 
on  the  first  floor,  has  been  summoned  for  ex- 
amination at  his  home  town  in  Indianapolis  and 
will  probably  leave  for  the  front  in  September. 

Lyon  &  Healy  have  had  quite  a  large  demand 
for  their  "A-Camper"  carrying  case  for  the 
portable  Yictrolas  for  the  army  service.  One 
Eastern  distributor  has  ordered  thirty-five,  hav- 
ing made  arrangements  to  furnish  that  many 
outfits  to  one  New  York  regiment. 

(Continued  on  page  82) 
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Exhibits  at  Furniture  Show 

At  the  Chicago  Furniture  Show  during  July 
quite  a  number  of  talking  machine  concerns 
were  represented.  The  Mandel  Mfg.  Co.,  the 
Vitanola  Talking  Machine  Co.,  the  Playerphone 
Co.,  the  Vista  Phonograph  Co.,  of  Chicago,  the 
Meteor  Motor  Car  Co.,  of  Piqua,  O.,  the  United 
Phonographs  Corporation,  Sheboygan,  Wis.,  and 
the  Mersman-Brandts  Co.,  of  Celina,  O.,  all 
had  exhibits  at  the  building  at  1319  Wabash 
avenue. 

The  Brunswick-Balke-Collender  Co.,  Night- 
ingale Talking  Machine  Co.  and  the  Windsor 
Furniture  Co.,  all  of  Chicago,  and  the  Premier 
Cabinet  Co.,  of  Williamsport,  Pa.,  had  exhibits 
at  the  building  at  1411  Wabash  avenue,  while 
the  International  Talking  Machine  Co.,  Chicago, 
was  represented  at  1323  Wabash. 

He  Was  Bound  to  Go 

Probably  few  men  in  the  country  made  more 
strenuous  efforts  to  get  to  the  front  than  Arnold 
Graham,- of  the  record  department  of  the  Chi- 
cago Talking  Machine  Co.  After  having  volun- 
teered in  turn  in  the  Marine  Corps,  the  regu- 
lar army  and  the  State  militia,  and  having  been 
rejected  by  each  on  physical  grounds,  he  finally 
landed  with  the  Forty-eighth  Canadian  High- 
landers, the  Kilties,  when  they  came  to  Chicago 
on  their  recruiting  campaign.  He  is  now  in 
training  near  Winnipeg  and  in  three  months 
more  will  leave  for  France. 

R.  A.  Johnson  and  Fred  Morash,  of  the  ship- 
ping department,  have  been  drafted  and  passed 
the  examinations  and  the  chances  are  that  in  all 
probability  the  company  will  lose  nearly  a 
dozen  of  their  young  men. 

B.-B.-C.  Progress 

Martin  Nystrom,  manager  of  the  manufactur- 
ing end  of  the  phonograph  department  of  the 
Brunswick-Balke-Collender  Co.,  is  a  decidedly 
busy  man  these  days.  The  big  plant  at  Du- 
buque, la.,  which  is  devoted  exclusively  to 
phonographs,  is  working  overtime  with  800  men 
employed. 

"It  is  a  fact  that  we  have  now  800  dealers  and 
that  November  first,  at  the  present  rate,  will 
have  fully  a  thousand  merchants  all  over  the 
country  aggressively  pushing  our  lines,"  said 
Mr.  Nystrom,  "this  in  little  over  a  year  since 
our  first  machines  were  shipped." 

Sales  manager  Harry  B.  Bibb  reports  that 
they  recently  signed  no  less  than  eight  new  con- 
tracts in  one  day  and  that  a  number  of  very 
important  connections  have  recently  been  made. 

C.  E.  Owens,  who  has  been  conducting  an 
exclusive  Brunswick  shop  in  Waterloo,  la.,  has 
had  such  success  that  he  is  making  plans  to 
open  a  very  fine  establishment  in  the  heart  of 
the  business  center  of  Omaha. 

The  Wassach  Phonograph  Co.  has  incorpor- 
ated at  Salt  Lake  City  to  open  an  exclusive 
Brunswick  shop,  while  the  Brunswick  entrance 
into  Indianapolis  is  detailed  elsewhere  in  this 
issue. 

F.  F.  Stevenson,  formerly  traveler  for  the 
Victor  Co.  in  New  England  and  later  in  charge 


of  the  retail  talking  machine  department  of 
Philip  Werlein,  Ltd.,  of  New  Orleans,  has  been 
given  charge  of  the  wholesale  Brunswick  phono- 
graph business  at  Texas  with  general  headquar- 
ters at  Dallas. 

Chicago  Motrola  Office 
A.  J.  Olson,  sales  manager  for  Jones  Motrola, 
Inc.,  New  York  City,  has  been  in  the  city  for 
a  fortnight  past  and  has  just  arranged  for  the 
opening  of  a  Chicago  branch  at  401-402  Cable 
Building,  from  which  an  energetic  campaign  in 
this  city  and  territory  on  the  company's  elec- 
tric talking  machine  motor  will  be  waged.  The 
Chicago  branch  will  be  in  charge  of  E.  C. 
Hay,  a  young  talking  machine  man  well  known 
in  Chicago.  Arrangements  have  also  been  made 
by  Mr.  Olson  for  the  opening  of  a  branch  in 
Kansas  City  on  September  1. 

Three  New  World  Models 

F.  J.  M.  Kaumanns,  head  of  the  World  Phono- 
graph Co.,  announces  that  his  concern  is  about 
to  put  three  new  models  upon  the  market.  They 
are  very  handsome  machines  and  should  have 
a  strong  appeal  for  the  retail  buyer,  as  the  re- 
tail prices  are  to  be  only  $80,  $110  and  $135 
respectively.  One  of  the  features  of  these  new 
models  is  an  improved  tone  arm,  which  can 
be  set  in  three  different  positions  without  chang- 
ing the  point  of  the  needle  contact  upon  the 
record. 

Personals  and  Visitors 

James  Lacy,  proprietor  of  the  Diamond  Disc 
Shop  of  Peoria,  111.,  spent  a  few  days  in  the 
city  early  in  the  month. 

W.  A.  Hadert,  Western  manager  for  the 
Sonora  Phonograph  Corporation,  is  spending 
two  weeks  at  Crystal  Lake,  Wis. 

G.  W.  Macauley,  of  Macauley-Nevers  Co.,  re- 
tailers of  this  city,  spent  his  vacation  in  the 
East.  Mr.  Nevers  is  now  also  in  the  East  for 
a  month's  outing. 

H.  L.  Woodard,  who  represents  the  Chicago 
Talking  Machine  Co.  in  northern  Illinois, 
Minnesota,  Iowa  and  Wisconsin,  has  returned 
from  a  month's  honeymoon  trip  spent  in  the 
East.  Mr.  and  Mrs.  Woodard  are  now  well 
settled  in  their  new  home  on  the  north  side. 

Earl  Shea,  manager  of  the  Victor  department 
of  L.  S.  Ayres,  Indianapolis,  and  his  wife  and 
baby  are  spending  a  week's  vacation  in  the  most 
famous  summer  resort,  Chicago. 

H.  G.  Power,  manager  of  the  Taylor  Carpet 
Co.,  of  Indianapolis,  with  his  wife  and  two  little 
girls  motored  up  to  Chicago  and  spent  the 
greater  part  of  his  vacation  here. 

G.  A.  Owens,  of  Owens  &  Beers,  retailers  of 
talking  machines,  of  New  York,  was  in  Chicago, 
accompanied  by  his  wife,  on  his  way  to  the 
Pacific  Coast. 

F.  W.  Clement,  member  of  the  Charles  Erick 
Music  Co.,  of  Battle  Creek,  Mich.,  and  who  looks 
after  the  talking  machine  business  in  that  city 
and  at  the  Albion  branch,  was  a  recent  visitor. 
Mr.  Clement  spoke  of  their  summer  business  as 
being  very  satisfactory  and  said  that  Battle 
Creek  looks  forward  to  considerable  increase 
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in  general  business  as  a  result  of  the  canton- 
ment which  is  being  built  near  there  and  which 
will  accommodate  no  less  than  32,000  soldiers. 

Mr.  Wilson,  manager  of  the  Middle  Western 
stores  of  the  National  Talking  Machine  Sales 
Corporation,  arrived  in  town  today  and  will  look 
after  their  department  at  Hilman's,  while  Mr. 
Damon,  the  manager,  is  on  his  vacation. 

Thor  Norberg,  of  the  Norberg  Music  House, 
Moline,  111.,  was  a  visitor  recently.  Mr.  Nor- 
berg is  not  only  a  good  talking  machine  man, 
but  a  celebrated  athlete.  At  the  Olympic  games 
in  London  in  1908  he  won  both  the  gymnastics 
and  high  dive  championships. 

George  P.  Lonagen,  manager  of  the  Victor  de- 
partment of  Block  &  Kuhl,  Peoria,  111.,  was  a 
recent  visitor. 

Warren  H.  Haile,  manager  of  the  talking  ma- 
chine department  of  George  Wheelock  &  Son, 
South  Bend,  Ind.,  was  a  visitor  this  week. 

C.  R.  Ely,  who  does  a  large  loop  trade  for  the 
Chicago  branch  of  the  Columbia  Graphophone 
Co.,  has  just  returned  from  a  two  weeks  vaca- 
tion spent  with  his  family  at  Atlantic  City. 

Miss  Shanahan,  who  has  been  secretary  to 
S.  A.  Burrell,  credit  manager  of  the  Chicago 
branch  of  the  Columbia  Co.  for  the  past  seven 
years,  has  left  their  employ  in  order  to  take  a 
long  vacation  on  account  of  ill  health.  She  was 
handsomely  remembered  by  both  the  young 
women  associates  in  the  office  and  by  the  de- 
partment heads. 

George  Cheattle,  proprietor  of  the  Music  Shop 
at  Springfield,  111.,  and  formerly  traveler  for  the 
Chicago  Talking  Machine  Co.,  was  in  Chicago 
recently  in  the  course  of  a  motor  trip  to  Mil- 
waukee, Madison  and  the  Dells  of  Wisconsin. 


Whether  we  are  on  duty  or  off  duty  our 
thoughts  and  acts  should  be  true  to  the  busi- 
ness. That  is  the  spirit  which  makes  for  ef- 
ficiency. 
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NEW  LINE  OF  EMPIRE  RECORDS 


FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  82) 

RE-PLA-STOP  NATIONAL  PUBLICITY 


Will  Be  Placed  on  the  Market  This  Month  by 
the  Empire  Talking  Machine  Co.,  Chicago — 
Handsome  New  Catalog  Issued — A  New  Dealer 


The  location  of  the  place  on  Main  street  and 
Fifth  avenue  is  in  the  busiest  section  of  the 
town  and  some  excellent  sales  should  be  the 
result.    He  took  on  big  record  stocks  and  is 


First  Announcement  to  Appear  in  the  Saturday 
Evening  Post  of  September  1 


Chicago,  III.,  August  4. — The  Empire  Talking 
Machine  Co.  is  now  bringing  out  its  full  line 
of  Empire  records  and  this  month  issues  a  hand- 
some new  catalog,  the  cover  of  which  is  repro- 
duced here.  It  is  some  forty-eight  pages  in  size 
and  is  classified  both  alphabetically  and  accord- 
ing to  the  nature  of  the  300  selections  that  are 
contained  in  this  first  release.  The  list  is  to  be 
added  to  each  month  with  a  supplemental  list 
and  some  very  fine  talent  has  been  procured 
with  which  to  augment  the  library.  Included 
with  these  artists  is  a  number  of  high  class 
opera  singers  who  will  record  in  both  Italian 
and  French.  It  will  be  the  policy  of  the  Empire 
Co.  to  market  the  records  only  through  the 
dealers  regularly  licensed  to  handle  Empire 
machines. 

John  H.  Steinmetz,  president  of  the  company, 
reports  a  continuation  of  the  very  excellent 
business  that  the  Empire  Co.  has  been  favored 
with  recently  and  says  that  although  there  is 
a  certain  amount  of  pessimism  in  the  air  orders 
have  not  been  lacking.  In  illustration  of  this 
he  tells  of  a  dealer  who  wrote  in  recently  say- 
ing that  there  would  be  but  little  business  for 
the  next  two  months  and  he  was  not  at  all  sure 
about  the  fall.  "At  the  same  time  he  attached 
the  biggest  order  we  have  ever  received  from 
him.  It  included  a  number  of  machines  of  all 
sizes  and  a  surprisingly  large  stock  of  records. 
That's  the  kind  of  pessimism  that  we  like." 

A  new  dealer  to  handle  the  Empire  line  ex- 
clusively is  the  K.  Weller  Daniels  Music  Co., 
which  recently  moved  into  a  fine  new  store  in 
the  Home  National  Bank  Building  at  Arkansas 
City,  Kan.  Mr.  Daniels'  company  has  been 
handling  the  Empire  line  with  such  success  that 
he  decided  to  make  an  exclusive  Empire  store. 


Cincinnati,  O.,  August  3. — A.  D.  Blanton,  of 
the  Re-Pla-Stop  Co.,  of  this  city,  has  announced 
to  the  company's  dealers  that  the  first  bit  of  na- 
tional publicity  to  be  made  a  part  of  the  com- 
pany's policy  will  be  that  appearing  in  the 
Saturday  Evening  Post  of  September  1.  It  is 
estimated  that  almost  10,000,000  people  will  see 
this  first  ad  of  the  company  and  that  it,  coupled 
with  the  copy  that  will  follow,  will  result  in 
an  immediate,  big  demand  from  the  public  for 
the  device,  goes  without  saying. 

"Dealers  are  being  made  a  very  attractive 
proposition  for  handling  the  device  and  agencies 
are  being  rapidly  established,"  said  Mr.  Blanton. 


MOTROLA  HEADQUARTERS  IN  CHICAGO 

Western  Office  and  Wareroom  Opened  at  27 
East  Jackson  Boulevard,  that  City,  with  E.  C. 
Hay  in  Charge — Large  Stock  to  Be  Carried 


Cover  of  New  Empire  Record  Catalog 

going  after  business  actively  right  from  the 
start. 

The  Empire  representatives  in  Ohio  and 
Pennsylvania  are  doing  good  business  for  this 
season  of  the  year  and  P.  E.  Shaehan,  who 
formerly  was  with  Butler  Brothers,  is  doing 
equally  well  in  Iowa.  Similar  cheering  reports 
come  from  the  McGee  Sales  Co.,  of  Seattle, 
Wash.,  the  Empire  distributors  in  that  section. 
The  McGee  Co.  is  rapidly  assigning  new  terri- 
tory and  soon  will  have  an  Empire  representa- 
tive in  every  sales  district. 


Jones  Motrola,  Inc.,  New  York,  manufactur- 
ers of  the  Motrola,  the  electric  device  for  wind- 
ing talking  machines  automatically,  have  just 
opened  offices  and  warerooms  in  Chicago  at  57 
East  Jackson  boulevard,  where  a  large  stock 
of  Motrolas  will  be  kept  on  hand  in  order  to 
give  prompt  service  to  customers  in  all  parts 
of  the  West.  E.  C.  Hay,  formerly  connected 
with  the  Meek  Music  Co.,  will  be  in  charge  of 
the  Western  office. 


ASK  THIS  QUESTION 

Ask  yourself  this:  "Am  I  growing  in  this 
work?  Am  I  gaining  each  day  a  better  under- 
standing of  this  store'*  problems?"  When  you 
answer  that  question  you  will  see  the  necessity 
of  making  each  day  increase  your  efficiency. 
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NEW  SALTER  CABINET  ON  MARKET 


New  Model  Designed  for  Use  With  Victrola  IX 
Has  Excellent  Equipment  for  Holding  Records 
— Other  New  Features  of  the  Salter  Lirie 


Chicago,  III.,  August  7. — One  of  the  newest  de- 
signs to  be  added  to  the  line  of  the  Salter  Mfg. 
Co.  is  that  of  model  27,  with  double  door  front. 


New  Salter  Cabinet,  Model  27 

This  cabinet  is  designed  for  use  with  the  Victor 
IX  and  in  all  probability  will  be  in  big  demand 
during  the  coming  fall.    It  is  equipped  with  the 


Salter  feature  of  felt-lined  compartments  and 
holds  ninety-two  records.  The  top  is  built  up 
so  as  to  conform  to  the  lines  of  the  machine 
and  to  give  the  appearance  of  a  single  unit. 
The  front  is  made  of  selected  mahogany  or 
quarter-sawed  oak.  It  stands  33yi  inches  high 
and  the  top  measures  22%  by  19  inches.  It  is 
finished  'in  any  color  to  match  the  machines. 

Another  new  cabinet  for  the  Victor  IV  is 
the  Salter  model  25,  which  stands  33  inches 
high  and  has  a  top  measuring  17  by  17  inches. 
It  is  made  of  oak  or  birch  and  finished  in  any 
color.  It  is  fitted  with  racks  designed  to  hold 
66  records. 

The  Salter  Mfg.  Co.  is  also  now  offering  to 
the  trade  dealers'  racks.  They  are  designed 
for  stocks  of  records.  These  racks  are  made  in 
sections  of  uniform  design  and  height  and  they 
can  be  added  as  required.  They  can  be  laid  on 
the  side  or  stood  on  end  and  it  is  unnecessary 
to  use-screws  or  nails.  These  racks  are  made 
of  solid  oak  in  two  sizes  and  are  unfinished. 
They  can  be  finished,  however,  before  shipment, 
according  to  the  dealer's  requirements.  These 
are  sold  to  dealers  only  and  many  hundreds  of 
them  have  already  been  placed  with  the  trade. 


USING  FACULTIES  OF  OBSERVATION 


"No,"  complained  the  Scotch  professor  to 
his  students,  "ye  dinna  use  your  faculties  of  ob- 
servation. Ye  dinna  use  them.  For  instance — " 
Picking  up  a  jar  of  chemicals  of  vile  odor  he 
stuck  one  finger  into  it  and  then  into  his  mouth. 
"Taste  it,  gentlemen!"  he  commanded  as  he 
passed  the  vessel  from  student  to  student.  After 
each  one  had  licked  his  finger  and  had  felt 
rebellion  through  his  whole  soul,  the  old  pro- 
fessor exclaimed  triumphantly:  "I  tol'  ye  so. 
Ye  dinna  use  your  faculties.  For  if  ye  had  ob- 
served ye  would  ha'  seen  that  the  finger  I 
stuck  into  the  jar  was  nae  the  finger  I  stuck 
into  my  mouth." 


A  PHILOSOPHICAL  DEALER 

E.  L.  Hottenstein  Takes  a  Cheery  View  of  Busi- 
ness— Some  of  His  Recent  Advertising 

E.  L.  Hottenstein  runs  a  retail  store  in  Will- 
iamsport,  Ind.,  a  place  of  one  thousand  inhabi- 
tants and  upward.     His  motto  is:  "Sunshine 
is  the  reward  of  those  who  don't  kick  about  the 
clouds."     He  has  a  wide  human  philosophy,  as 
indicated  by  this  quotation  from  one  of  his  ads: 
"A  man  may  be  slab-sided,  round-shouldered, 
cross-eyed,  humpbacked  and  have  a  face  like 
a  mashed  pumpkin  pie,  but  that  doesn't 
keep  his  wife  from  imagining  that 
he  leads  a  double  life  when  he's 
down  town." 
There  is  a  placard  displayed  in  Mr.  Hotten- 
stein's  store,  which  in  full  is  as  follows: 

"To  You  who  enter  this  place,  we  give  hearty 
greeting. 

"We  would  rather  see  your  face  coming  in 
than  your  back  going  out. 

"This  is  not  a  refrigerator  plant,  but  a 
Human  Store,  where  warmth  of  cordiality  is  ex- 
tended to  all. 

"This  is  your  store,  conducted  by  us.  Come 
as  often  as  you  wish,  stay  as  long  as  you  can, 
whether  it  be  for  a  purchase  or  a  look  around. 

"Human  beings  run  this  place.  They  are 
made  of  flesh  and  blood  as  You  are.  They 
have  their  interests,  their  likes  and  dislikes, 
ambitions  and  disappointments,  just  as  You 
have. 

"We  are  not  here  to  bamboozle,  disseminate 
putrid  stories,  or  glad-hand  you  into  buying 
anything  you  don't  want. 

"We  have  one  fast  and  hard  rule,  and  that  is 
The  Golden  Rule.    Do  as  you  would  be  done  by. 

"If  we  do  not  treat  you  right  the  first  time, 
we  shall  not  deserve  your  trade  any  other 
time.  In  this  store  the  rich  man's  dollar  buys 
no  more  than  the  poor  man's  hundred  cents. 

"If  we  tell  you  an  article  is  such  and  so, 
you'll  have  the  all-wool,  yard-wide,  non-fading, 
unshrinking  TRUTH." 


New  Proposition 

Exclusive  Territory  for  Dealers — Act  Quick! 


On  and  after  July  1st  the  Stewart 
Phonograph,  Model  C,  will  be  sold 
through  selected  and  exclusive  deal- 
ers only. 

Applications  are  now  being  re- 
ceived. Many  of  the  most  aggressive 
dealers  are  arranging  to  establish  a 
Stewart  Phonograph  Department 
and  propose  to  make  the  Stewart 
an  important  feature  of  their  busi- 
ness. 

This  announcement  will  bring  ap- 
plications from  dealers  everywhere. 
If  you  want  to  take  advantage  of 
our  very  attractive  "exclusive  dealer 
proposition,"— act  quickly  !  Don't 
delay— or,  you  may  be  too  late.  Pref- 
erence will  be  given  to  our  present 


dealers  if  their  applications  are  re- 
ceived promptly. 

The  Stewart  Phonograph  is  a  big 
mouey  maker.  With  our  new  dealer 
proposition  it  will  prove  even  more 
profitable  for  progressive  dealers. 

The  demand  for  Stewart  Phono- 
graphs is  already  big  and  is  increas- 
ing very  rapidly. 

The  Stewart  Phonograph  fills  a 
big  gap  in  the  musical  instrument 
field. 

It  places  within  the  reach  of  mil- 
lions of  families  with  moderate 
means,  a  popular  priced  phonograph 
which  is  acknowledged  to  be  nothing 
short  of  marvelous. 

It  has  volume  and  quality  of  tone 
unsurpassed  by  any  other  popular 


priced  phonograph.  It  will  play 
every  record  of  any  size,  make,  or 
price. 

Every  mechanical  feature  has  been 
developed  to  the  highest  possible 
point. 

The  Stewart  Phonograph  is  an  all- 
year-around  article.  A  dealer  can 
sell  Stewart  Phonographs  in  the 
summer  as  well  as  in  the  winter. 

Right  now  there  is  a  great  big 
demand  for  the  Stewart  Phonograph. 
It  is  exactly  what  people  want  for 
summer  use.  Just  the  thing  for  va- 
cation trips,  picnics,  auto  parties, 
summer  homes,  camping,  boating 
parties,  impromptu  dances,  etc. 

Mounted  in  a  carrying  case,  as 
shown  in  small  cut,  the  Stewart  is 


especially  desirable.  It  can  be  used 
anywhere — any  time — for  any  pur- 
pose. 

Can't  you  see  the  possibilities  the 
Stewart  Phonograph  holds  for  you? 
It  is  a  big  seller  now.  A  big  market 
exists.  It  is  onlyup  to  active,  live 
dealers  to  supply  the  demand. 

If  you  want  to       fl  r_  

get  in  on  the 
ground  floor 
write  or  wire  at 
once  for  our  ex- 
clusive dealer 
propositi  ton. 
Don't  put  it  off 
and  let  someone 
else  beat  you  to 
it. 


STEWART  PHONOGRAPH  CORP.,  327  Wells  Street,  CHICAGO,  ILLINOIS 
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ST.  LOUIS  ASSOCIATION  MEETS 

Adjourns  Till  September  4 — To  Have  Night 
Meetings — Many  Matters  to  Be  Discussed 


UDELL  WORKSMAKES  EXHIBIT 

At  the  Furniture  Show  Recently  Held  in  Grand 
Rapids — Splendid  Line  Shown 


St.  Louis,  Mo.,  August  9.— The  Talking  Ma- 
chine Dealers'  Association  met  last  week  and 
decided  to  meet  again  September  4.  Also  they 
decided  that  all  future  meetings  would  be  night 
meetings,  beginning  with  a  dinner  soon  after 
closing  hour.  It  was  taken  by  common  consent, 
apparently,  that  it  was  time  to  get  together  and 
start  over.  Several  of  the  representatives  of  the 
twelve  firms  present  had  grievances.  Indeed, 
it  appeared  that  so  many  offenses  against  methods 
of  business  had  been  noted  by  various  dealers 
that  it  would  require  several  meetings  to  set- 
tle them.  Rather  than  bring  up  all  these  inci- 
dents, it  was  practically  decided  to  begin  all- 
over.  Each  week  a  meeting  was  devoted  to 
renewing  old  acquantances  and  to  expression  of 
opinions  of  how  the  reasonable  rules  of  business 
ought  to  obtain.  It  is  the  present  prospect  to 
rewrite  the  resolutions  so  that  there  cannot  be 
any  misunderstanding. 


Grand  Rapids,  Mich.,  August  9. — At  the  re- 
cent Furniture  Show  held  in  this  city  the  Udell 
Works  of  Indianapolis  exhibited  a  very  com- 
plete line  of  record  cabinets  for  the  various  port- 
able types  of  talking  machines.  The  exhibit 
included  a  separate  showing  of  cabinets  for 
Victor  Victrolas,  for  Columbia  Grafonolas,  for 
Pathe  Pathephones,  for  Aeolian  Vocalions  and 
for  the  Sonora  phonographs. 

A  great  many  furniture  dealers  now  handle 
talking  machines  and  Tom  Griffith,  sales  man- 
ager of  the  Udell  Works,  reported  a  great  in- 
terest on  the  part  of  many  furniture  dealers 
in  the  Udell  line. 

A  goodly  number  of  nice  orders  were  received 
and,  according  to  the  present  outlook,  the  Udell 
plant  will  be  pushed  during  the  entire  fall  and 
winter  to  keep  pace  with  the  ever-growing  de- 
mand for  the  well-known  Udell  products. 


VICTOR  FLOAT  RESULTS  IN  SALES 

Decatur,  III.,  August  8. — G.  W.  Deetz,  pro- 
gressive manager  of  the  talking  machine  de- 
partment of  the  Emerson  Piano  House,  of  this 


TO  MAKE  EXTENSIVE  ALTERATIONS 

The   Chicago    Headquarters   of   the   R.  Wur- 
litzer  Co.  to  Be  Changed  Considerably 


Evidence  of  Manager  Deetz's  Progress 

city,  has  always  believed  in  the  constructive 
business  building' value  of  lending  the  co-opera- 
tion of  his  department  to  all  civic  enterprises 
undertaken  in  Decatur.  Now  comes  actual  proof 
of  his  belief.  In  the  Decatur  Merchants  Parade, 
about  a  month  ago,  he  entered  a  Victor  float 
which  took  third  prize  and  led  a  customer  to 
the  store  who  insisted  on  purchasing  the  identi- 
cal Victrola  used  on  the  float.  This  was  only 
one  of  many  sales  made,  however,  as  a  result 
of  the  enterprise  of  Mr.  Deetz.  The  parade  was 
witnessed  by  about  40,000  people. 

HiaiiiiiiiigiiaHHHiiHisHiaiaiaiaiaiaiaiaiaHiiiaiaiaiiHiiiasi 


Chicago,  III.,  August  9. — The  local  establish- 
ment of  the  R.  Wurlitzer  Co.  is  about  to  undergo 
extensive  alterations,  the  first,  second,  third  and 
fourth  floors  being  included  in  the  plans  which 
Manager  E.  H.  Uhl  has  under  consideration. 
Although  things  have  not  yet  been  definitely 
decided  upon,  the  first  floor  will  probably  be 
given  over  principally  to  the  retail  Victor  rec- 
ord and  Victrola  stock,  and  the  second  floor  to 
pianos.  The  mezzanine  floor  will  be  devoted 
as  at  present  to  player  rolls  and  pianos.  The 
partition  upon  this  floor  will  be  torn  out  and 
much  increased  space  provided.  The  small 
goods  will  be  removed  entirely  to  the  fourth 
floor.-  Mr.  Siemon,  instead  of  having  his  office 
on  the  first  floor,  will  be  located  upon  the  mez- 
zanine, overlooking  the  record  department.  Ex- 
tensive alterations  are  already  under  way  at  the 
Wurlitzer  wholesale  building  at  615  South  Wa- 
bash avenue. 

Howard  Wurlitzer  was  a  visitor  this  week  at 
the  local  Wurlitzer  establishment,  and  is  well 
pleased  with  the  business  outlook. 


The  Banta  Motor  &  Phonograph  Co.,  of  Elk- 
hart, Ind.,  has  increased  the  number  of  its  di- 
rectors from  five  to  seven. 


The  Talking 


Big  Profits— Quick  Turn-Overs— High  Quality 
are  responsible  for  dealers  everywhere  handling 
the  Mag-Ni-Phone,  Model  "J>"  in  such  an  en- 
thusiastic and  successful  manner.  Equipped  with 
our  new  Universal  Tone  Arm,  the  Model  "J" 
plays  all  lateral  cut  records  with  the  •  reproducer 
in  a  Vertical  position;  all  hill-and-dale  cut  rec- 
ords with  the  reproducer  in  an  Oblique  position. 


This  model  is  also  equipped  with  a  worm- 
driven  motor  of  our  own  design — an  extra  large 
reproducer — 12-inch  turn  table  and  is  beautifully 
finished  in  mahogany. 

Write  Today  for  our  unusually  attractive  dealer 
proposition  and  the  complete  record  service  we 
can  furnish  vou. 


Liberal  Discounts  to  Dealers  and  Jobbers 

Charles  W.  Shonk  Company 


707  St.  Charles  St. 


American  Can  Co.,  Owner 


Maywood,  HI.  g 


SUPREME 
in  QUALITY 

Correctly  Describes — the 


As  Well  As 

Empire  Records 


10  and  12"  in  diameter.  Retail 
for  75c,  $1.00  and  $1.25. 

Complete  Empire  Record 
Catalog  is  Now  Ready 

It  contains  about  300  selections 
by  well  known  artists.  They 
cover  every  kind  of  music  from 
Grand  Opera  to  the  latest 
"hits". 

Sold  only  through  EMPIRE 
dealers.  Territory  is  being 
rapidly  assigned. 

Write  today  for  our  dealer 
proposition,  j 


Empire  Talking  Machine  Co. 

ESS        JOHN  H.  STEINMETZ,  President 

429  South  Wabash  Ave.,  CHICAGO,  ILL. 
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For  America's  Greatest  PATHE 
SERVICE — Pathephones  and 
Records  Get  Hand-in-Hand  with 
the  Pittsburgh  Pathephone  Co.! 


Real  Preparedness  for 

Talking  Machine 
and  Record  Business— 

The  kind  of  service  you  want — the 
kind  of  service  that  makes  real  bus- 
iness and  big  profits  for  Pathe 
dealers. 

Our  New  4-Story  Exclusive 
Pathe  Building  Is 
Ready  For  You — 

With  every  machine  when  you  want  it ! 
With  every  record  when  you  want  it ! 


A  Golden  Tip! 

Tie  up  with  PATHE! 

Tie  up  with  PITTSBURGH  PATHEPHONE 
CO.  SERVICE! 

Tie  up  with  the  machine  and  records  that  are 
quickly  and  surely  getting  an  unshakable  hold  on 
the  talkingBmachine]business  of  America  ! 


PITTSBURGH  PATHEPHONE  CO.  I 

=  i 
963  Liberty  Avenue  PITTSBURGH,  PA.  1 
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MECHANICAL  INSPECTION  PROFITABLE 

How  Regular  Visits  of  Inspection  to  Machine 
Owners  Can  be  Made  to  Produce  Actual  Sales 
if  Proper  System  Is  Used — Important  Pointers 


(The  following  paper  on  "How  I  Make  Mechanical  In- 
spection Pay  Profits"  was  read  at  the  recent  convention  of 
Edison  Dealers  in  New  York  by  R.  J.  Bolan  of  the 
Edison  Shop,  East  Orange,  N.  J.) 

Does  it  pay  to  look  for  trouble?  I  have  found 
investigating  trouble  a  paying  proposition.  It 
extends  to  your  customer  courtesy  and  service, 
stimulates  business  and  keeps  your  customers 
satisfied,  and  satisfied  customers  are  constantly 
buying  records.  Mechanical  inspection  is  gen- 
erally overlooked  by  many  dealers,  but  those 
who  have  used  it  have  found  it  to  be  a  wonder- 
ful sales  getter.  There  is  no  more  effective  man- 
ner in  which  this  can  be  done  than  making  a 
call  once  a  month.  When  an  instrument  is  sold 
we  impress  upon  the  customer  that  we  are  go- 
ing to  give  him  service,  that  is  to  say,  we  shall 
call  on  him  once  a  month  without  charge,  by 
means  of  a  mechanical  inspector. 

When  a  man  buys  an  instrument  he  believes 
your  promises  of  service  to  be  part  of  your 
selling  talk  and  does  not  consider  it  seriously, 
because  a  great  deal  of  business  is  done  that 
way.  Now  if  you  live  up  to  your  promises  and 
extend  him  little  courtesies,  nine  times  out  of 
ten  he  will  return  the  favors  when  he  has  the 
opportunity. 

There  is  another  type  of  man  who  believes 
what  you  say  and  expects  you  to  act  accordingly 
and  if  you  fail  he  will  become  very  antagonistic 
and  will  be  sure  to  be  a  hindrance  to  you  some 
time  or  other.  On  the  other  hand  if  he  is  well 
treated  he  will  take  pride  boasting  of  his  judg- 
ment to  his  friends  who  have  no.  instruments. 

Many  times  when  the  inspector  calls  there  is 
nothing  wrong  with  the  instrument,  and  in  many 
cases,  if  there  is,  the  turn  of  a  screwdriver  re- 
stores the  instrument  to  its  original  perfection, 
but  should  there  be  a  slight  defect  you  have 
not  only  prevented  a  complaint  but  you  have 
succeeded  in  making  the  customer  feel  more 
friendly  and  by  making  acquaintances  you  se- 
cure the  names  of  their  friends  who  have  heard 
their  instrument  and  who  become  prospective 
buyers.  From  December  1  to  April  16  (our 
last  count),  forty-six  instruments  were  sold  from 
names  given  to  us  by  our  customers.  During 
this  time  twenty-one  more  instruments  were 
sold  to  those  who  had  heard  our  customers'  in- 
struments and  came  to  the  store  to  buy  and 
over  two  hundred  names  were  added  to  our 
prospective  list. 

Monthly  inspection  is  an  asset  in  another  way. 
It  helps  to  keep  your  accounts  from  falling  in 
arrears.  The  plan  that  we  have  works  out 
very  well.  The  names  of  the  streets  that  our 
customers  live  on  are  given  a  certain  date  in 
the  month;  for  instance,  all  who  live  on  Prospect 
street,  July  1;  Grove  street,  July  2,  and  so  on. 
Every  morning  the  mechanical  inspector  is  given 
a  list  of  the  streets  he  is  to  visit  and  also  given 
a  Re-Creation  that  we  are  overstocked  on. 
This  is  a  very  good  plan  in  disposing  of  over 
stocked  records. 

The  statement  that  bigger  and  better  business 
can  be  had  by  courteous  service  cannot  be  dis- 
puted. I  am  sure  all  of  you  realize  this  and 
many  of  you  work  along  these  lines,  but  in  some 
instances  there  seems  to  be  a  tendency  when 
a  sale  is  made  to  call  the  incident  closed  and 
sit  down  and  wait  for  what  business  the  pur- 
chaser may  desire  to  give  unsolicited. 


Among  the  visitors  recently  at  the  executive 
offices  of  the  Columbia  Graphophone  Co., 
Woolworth  Building,  New  York,  were  the  fol- 
lowing Columbia  dealers:  Julius  Koss,  Water- 
bury,  Conn.;  S.  Rosenthal,  head  of  the  Berks 
Supply  Co.,  with  stores  in  Lebanon  and  Read- 
ing, Pa.,  accompanied  by  L.  Krohn,  manager  of 
the  Lebanon  store;  James  B.  Parker,  Fort 
Meyers,  Fla.;  Philip  J.  Morkin,  of  the  C.  H. 
Smith  Sons  Co.,  Oil  City,  Pa.;  Henry  Traub, 
Sr.,  Auburn,  N.  Y.  Mr.  Traub  was  accom- 
panied by  his  son,  who  will  enter  the  business 
in  the  near  future. 


FEATURING  CENTURY  PHONOGRAPHS 

Century  Cabinet  Co.  Now  Offering  the  Century 
Talking  Machine  to  the  Trade 


The  Century  Cabinet  Co.,  New  York,  which 
has  been  for  the  past  few  years  a  prominent 
factor  in  the  production  of  talking  machine 
cabinets,  has  enlarged  its  plant  at  Utica,  N.  Y., 
and  is  now  offering  talking  machine  dealers  the 
Century  line  of  phonographs.  The  company 
is  planning  to  institute  an  aggressive  campaign 
in  behalf  of  its  talking  machine  line,  and  its 
many  years  of  experience  in  the  production  of 
cabinets  and  complete  instruments  for  some  of 
the  leading  manufacturers  in  the  trade  will 
doubtless  insure  the  Century  phonograph  a  quick 
success  with  the  dealer. 

James  T.  Lee,  president  of  the  company,  in 
announcing  the  Century  phonograph,  states  that 
it  is  the  company's  intention  to  produce  a  com- 
plete line  of  machines,  retailing  from  $15  to 
$200.  The  mechanical  equipment  will  be  in 
accord  with  the  attractiveness  and  quality  of 


Read  the  trade-mark 


carefully,  hear  the  machine,  and 
you'll  agree  that  it  is  truly 
The  World's  Musical  Instrument. 

Send  for  our  special  proposition 

HOFFAY  TALKING  MACHINE  CO.,  Inc. 

3  WEST  29TH  STREET  NEW  YORK  CITY 


the  cabinet,  and  plans  are  being  made  to  co- 
operate with  dealers  handling  the  Century  line 
along  practical  and  intensive  lines. 

The  Century  Cabinet  Co.  owns  and  operates 
a  large  plant  at  Utica,  N.  Y.,  which  is  devoted 
exclusively  to  the  manufacture  of  cabinets  and 
talking  machines.  It  also  controls  several  pat- 
ents relative  to  tone  arms  and  sound  boxes,  and 
its  past  experience  and  high  standards  of  manu- 
facture guarantee  the  quality  of  its  product. 


OUR  NEW  DOUBLE  SPRING  MOTOR 


r 


Double  Spring  worm  driven  motor,  dial,  speed  regulator,  1 2-inch  turntable. 
Plays  four  te  five  I  0-inch  records  with  one  winding.  At  a  very  popular  price. 
Ask  for  quantity  prices.  Sample  price  $3.75.  All  orders  must  be  accompanied 
by  check  or  money  order. 


No.  50  (closed)  No.  50  (open)  Tone  Arm  Rests 

$25.00  a  thousand 
with  green  felt  cushions 

WE  MANUFACTURE- 

Hardware  for  Phonograph  Cabinets — Universal  Tone 
Arms,  Lid  Supports,  Needle  Cups,  Hinges  and 
Tone  Arm  Rests. 

Experimental  Work — Tools,  Dies,  etc. 

Repair  Parts  for  All  Standard  Motors — Main  Springs 
in  Different  Sizes,  Governor  Springs  for  Victor  and 
Columbia  Motors,  Governor  Screws,  Brakes,  etc. 

Agents  wanted  for  special  districts  in  America, 
Canada  and  South  America.   References  required. 

PHONOGRAPH  SPECIALTIES  MFG.  CO. 

118-126  WALKER  STREET  NEW  YORK 
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Announcing  the 


CENTURY  PHONOGRAPH 


Not 
An 
Experiment 


Quality 
and 
Value 


Plant  of  the  Century  Cabinet  Co.,  Utica,  N.  Y. 


TO  THE  DEALERS 


THE  CENTURY  CABINET  COMPANY 


is  ready  to  offer  dealers  a  perfected  line 
of  machines  that  will  bear  favorable  com- 
parison with  the  best  on  the  market. 

This  company  has  been  manufacturing 
cabinets  and  machines  for  the  past  four 
years,  and  is  therefore  in  an  unusually  ad- 
vantageous position  to  merchandise  and  man- 
ufacture a  line  of  high-grade  instruments. 

The  line  is  complete,  retailing  from  $  1  5  to 
$200,  and  the  mechanical  equipment  is  the 
best  that  can  be  secured. 

Write  today  for  our  proposition.  It  will 
interest  you  and  prove  a  money-maker. 


CENTURY  CABINET  COMPANY 


25  West  45th  Street 


NEW  YORK 
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NEEDLE 
CUPS 


AND 

METAL  PARTS 

For  the  Manufacturer 

We  specialize  in  needle  cups,  both  open  top  and  closed,  and  the  metal  parts  for 
the  phonograph.  Our  facilities  and  equipment  enable  us  to  produce  these 
parts  at  a  remarkably  low  figure  and  to  make  quick  delivery  on  both  small  and 
quantity  orders.    Write  for  samples  and  prices. 

Special  exclusive  parts  made  to  order  on  contract.    Send  your  samples  and  we  will  quote 

STERLING  METAL  NOVELTY  MFG.  CO. 

174-180  WORTH  STREET  NEW  YORK 


PLANS  TO  VISIT  THE  TRADE 

Leonard  Markels  Making  Arrangements  to  This 
End — Reports  Expanding  Business 


Leonard  Markels,  the  well-known  motor  man- 
ufacturer of  New  York,  is  making  arrangements 
whereby  he  will  be  able  to  visit  the  talking  ma- 


Leonard  Markels 


chine  manufacturers  throughout  the  country 
within  the  next  month  or  two.  Mr.  Markels 
has  been  planning  this  trip  for  quite  some  time, 
but  owing  to  increased  demand  upon  his  fac- 
tories he  has  been  obliged  to  postpone  it  until 
the  various  enlargements  of  the  plant  could  be 
completed. 

During  the  past  few  months  the  list  of  users 
of  the  Markels  products  has  .been  augmented 
by  the  addition  of  many  well-known  houses  who 
have  been  impressed  with  the  distinctive  qual- 
ities of  the  new  Markels  Butterfly  motor.  This 
motor  is  achieving  a  signal  success  in  the  short 
while  it  has  been  on  the  market,  and  judging 
from  present  indications  the  Markels  factory 
will  be  oversold  on  the  Butterfly  motor  during 
the  remainder  of  the  year. 

The  Markels  M2  motor,  which  has  been  on 
the  market  for  several  years,  is  one  of  the  most 
popular  motors  now  being  used  by  talking  ma- 
chine manufacturers,  and  the  service  which  this 
is  rendering  under  all  conditions  accounts  for 
its  popularity  with  the  trade. 

JAMES  P.  BRADT  A  VISITOR 

James  P.  Bradt,  general  manager  of  the  Ca- 
nadian business  of  the  Columbia  Graphophone 
Co.,  New  York,  was  a  visitor  to  the  executive 
offices  recently,  bringing  with  him  optimistic 
reports  of  the  business  situation  in  Canada. 
Mr.  Bradt  is  thoroughly  familiar  with  the  re- 
quirements of  the  Canadian  business,  and  under 
his  direction  Columbia  sales  in  that  territory 
will  doubtless  increase  steadily. 

The  Pathe  Freres  Phonograph  Co.,  Brooklyn, 
N.  Y.,  declared  last  week  its  regular  quarterly 
dividend  of  1-34  per  cent,  on  the  preferred  stock. 


TRADE  VERY  ACTIVE  IN  LOS  ANGELES 

Considering  Season  and  the  Uncertain  Condition 
of  the  Country — Important  News  Happenings 

Los  Angeles,  Cal.,  August  6. — Business  has 
been  keeping  up  remarkably  well  considering 
the  time  of  year  and  the  unsettled  condition  of 
the  whole  country.  There  is  a  great  demand 
for  patriotic  records  and  the  local  dealers  are 
finding  a  great  deal  of  difficulty,  in  keeping 
enough  of  certain  numbers  in  stock. 

Also  the  shortage  of  needles  is  beginning  to 
be  felt  keenly  by  nearly  all  the  dealers  and 
some  of  the  smaller  ones  have  to  depend  on 
what  they  can  send  out  and  buy  retail.  It  be- 
gins to  look  as  if  needles  will  go  to  25  cents 
per  100  by  Christmas  unless  the  situation  is  re- 
lieved quickly. 

There  are  a  great  number  of  new  makes  of 
machines  being  put  on  the  market  in  this  sec- 
tion at  present,  some  of  them  manufactured 
here  and  others  in  the  East. 

Edward  W.  Fordan,  who  is  connected 
with  the  Redewill  Music  Co.,  of  Phoenix,  Ariz., 


has  been  visiting  in  Los  Angeles  during  the 
last  week.  Mr.  Fordan  says  that  business  is 
good  in  Arizona. 

The  Broadway  Department  Store,  local  agents 
for  the  Sonora  machines,  are  still  doing  a  fine 
business  and  are  looking  forward  to  a  banner 
fall  and  Christmas  trade. 

One  of  the  most  exclusive  concerts  ever  held 
in  Southern  California  was  the  one  given  at 
the  Hotel  Maryland,  August  1,  by  the  Southern 
California  Music  Co.  The  machine  used  was 
the  Elizabethan  Period  Model,  which  just  re- 
cently was  put  on  the  market  by  the  Thos.  A. 
Edison,  Inc.  The  concert  was  a  great  success 
and  everyone  was  delighted  with  the  tone  and 
beauty  of  the  new  model.  Wm.  H.  Richardson, 
from  the  Los  Angeles  store,  had  charge. 

From  the  looks  of  things  the  war  draft  is 
going  to  hit  the  local  dealers  pretty  hard  and 
take  from  them  some  of  their  best  people.  All 
of  the  boys  are  looking  at  it  with  the  best 
possible  grace  and  all  have  said  if  they  are 
called  they  are  willing  to  go. 

A  CHANCE  FOR  EXPORTERS 

American  manufacturers  and  exporters  who 
are  interested  in  the  Russian  market  are  invited 
to  forward  to  the  American-Russian  Chamber 
of  Commerce,  located  in  the  Woolworth  Build- 
ing, this  city,  information  regarding  their  firms 
and  their  products  for  listing  in  the  trade  di- 
rectory section  of  the  1918  edition  of  Indus- 
trial America,  which  is  now  in  the  course  of 
preparation.  There  is  no  charge  for  this  list- 
ing, the  purpose  of  the  directory  being  to  give 
Russian  buyers  the  most  complete  list  possible 
of  responsible  firms  in  this  country  who  can  fill 
the  needs  of  consumers  in  Russia. 

THE  BEST  WAY  TO  QUALIFY 

Many  are  yearning  for  better  jobs.  There  is 
a  sure  way  to  qualify  for  a  better  job.  The 
best  method  to  our  mind  is  to  work  just  a  little 
harder  than  anyone  else  on  the  job  you  now 
have. 


A  Message ! 


•J  There  is  a  general  movement  on  foot  among 
retail  dealers  in  all  lines  of  business  to  antici- 

.  pate  this  fall's  requirements  as  much  as  pos- 
sible. 

•I  Unusual  transit  and  industrial  conditions  make 
this  movement  timely  and  opportune. 

Williams  Co. 
Victor  Service 

^  Is  prepared  to  co-operate  efficiently  with  Victor 
dealers  who  realize  the  importance  of  placing 
their  fall  orders  now  ! 

^JThe  Victor  industry  will  enjoy  a  banner  season 
this  fall,  but  now  is  the  time  to  get  ready 
for  it. 

G.  T.  WILLIAMS  CO.,  Inc.,  I'r'o™"  ™?N.ev. 

Victor  wholesale  exclusively 
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THE   TALKING   MACHINE  WORLD 


The  Phonograph  That  is 

Different 

With  SEVEN  Powerful, 
New  Selling  Points 


Improvement  No.  1 


Improvement  No.  2 


The    greatest  advance 
in   phonograph  design 
and  construction  of  the  past  ten  years  is  the  Crystola's  wonderful, 
new  Tone  Chamber  of  polished  CRYSTAL  GLASS. 

Ball-bearing  needle 
finger  eliminates  all 
wear  of  the  record  and  gives  to  the  Crystola's  sound  box  (repro- 
ducer) a  responsiveness  heretofore  unapproached. 


Improvement  No.  3 


A  simple  twist  with 
the  fingers  adjusts  the 
Crystola's  sound  box  to  play  either  lateral  thread  or  "hill  and  dale" 
records  without  detaching  it  from  the  tone  arm. 


Improvement  No.  4 


The     Tone     Arm  is 
mounted     upon  ball- 
bearings and  is  absolutely  noiseless  and  frictionless. 


Improvement  No.  5 


Diaphragm  is  made  of 
a  secret  composition  in 
a  new  design  and  is  far  superior  to  substances  heretofore  used, 
attaining  a  new  degree  of  marvelous  sensitiveness. 


Improvement  No.  6 


THE  CRYSTOLA,  MODEL  20— PRICE  $200.00 

Mahogany,  Golden  or  Fumed  Oak  (Special  Finishes  to  Order). 
Automatic  Stop;  All  Exposed  Metal  Parts  Finished  in  Beautiful 
Satin  Gold.    Fully  Guaranteed.    See  our  $100.00  Model,  No.  10. 


Tone  Modifier  built  on 
scientific  principle 
overlooked  by  other  inventors.  Reduces  the  volume  of  tone  with- 
out either  strangling  or  choking. 


Improvement  No.  7 


Greater  VALUE  at 
standard  prices.  The 
Crystola  Model  No.  10 — price  $100.00 — is  larger  or  better  than  the 
machines  for  which  others  ask  $150.00. 


Ten  Years  Ahead 

The  New  CRYSTOLA  iWaph 

With  the  Wonderful  CRYSTAL  GLASS  Tone  Chamber 


And  the  Selling  Help  we  give  our  dealers  is 
REAL.  Powerful  newspaper  advertising  right 
in  your  own  home  newspapers  where  it  will 
help  you  make  sales  by  bringing  people  right 
into  your  store  to  see,  hear  and  examine  the 
CRYSTOLA.  We  do  not  try  to  stock  up  our 
dealers  but  let  you  buy  as  you  sell. 


A  Crystola  Agency  means  a  phonograph  busi- 
ness for  you  that  will  grow  bigger  and  bigger 
every  month.  Investigate  now !  Get  ready  for 
the  big  Christmas  trade.  Don't  think  of  closing 
for  any  agency  until  you  have  our  proposition 
to  dealer-agents.  Line  up  with  the  instrument 
that  sells  itself  against  any  competition. 


See  It! 


We  will  put  a  Crystola 
in  your  store  on 
SIX  DAYS' 


Free  Trial 


Be  your  own  judge.  Make  your  own  comparisons.  Learn  what  the  CRYSTOLA'S  SEVEN 
powerful  new  selling  points  mean  to  you  as  a  CRYSTOLA  dealer.  Write  us,  on  your  own  letter- 
head, that  you  would  like  to  have  a  CRYSTOLA  for  six  days'  free  trial  in  your  own  store. 

Be  the  first  in  your  vicinity  to  show  this  phonograph  that  is  beyond  improvement.    Write  today. 

THE  CRYSTOLA  COMPANY     Cincinnati,  Ohio,  U.  S.  A. 


THE    TALKING    MACHINE  WORLD 


THE  VALUE  OF  THE  SHOW  WINDOW 

"How  I  Use  My  Show  Window"  Title  of  In- 
teresting Paper  Read  at  Recent  Convention  of 
Edison  Dealers  by  W.  W.  Longfellow 


(The  following  interesting  paper  on  "How  I  Use  My 
Window"  was  read  before  the  recent  convention  of  Edi- 
son Phonograph  Dealers  at  the  Waldorf-Astoria  Hotel, 
New  York,  by  W.  W.  Longfellow  of  the  Pardee-Ellen- 
berger  Co.,  New  Haven,  Conn.) 

It  has  been  truthfully  said,  "a  store  is  known 
by  the  window  it  keeps,"  so  we  have  always 
tried  to  present  attractive  and  novel  displays 
that  would  convince  the  New  Haven  public 
we  are  live  retailers  of  real  music.  Real  music 
is  not  my  topic  but  it  is  related  to  the  windows 
because  they  both  "are  different." 

The  ideas  that  have  been  used  were  not  orig- 
inal in  every  case,  but  were  "re-created"  to 
meet  our  conditions. 

The  whole  game  is  much  like  fishing — we  have 
the  finest  "line"  in  the  world  but  our  angling 
will  land  more  fish  when  the  right  bait  and 
plenty  of  it  is  used.  The  prescribed  bait  is  ad- 
vertising, tone  testing,  window  display  and  serv- 
ice— you  can  and  must  use  them  to  get  a  good 
haul. 

The  window  is  very  valuable,  it  echoes  your 
advertising,  tells  the  story  of  tone  tests,  service 
and  the  wonders  behind  it,  which  we  are  licensed 
or  privileged  to  handle.  It  is  a  medium  through 
which  a  large  percent,  of  the  public  is  reached, 
and  a  number  of  sales  and  prospects  have  come 
to  us  as  a  direct  result  of  that  medium. 

It  may  interest  you  to  hear  of  some  of  the 
material  used.  First — all  posters  and  announce- 
ments put  in  for  fairs,  clubs,  benefits,  concerts 
and  such,  also  our  own  painted  signs  and  hang- 
ers are  shown  only  in  the  different  sizes  of 
frames  as  supplied  by  the  factory;  this  gives 
atmosphere  and  dignity  to  our  establishment. 

Advertising,  national  or  local  topics,  musical 
shows,  and  artists'  performances  are  continu- 
ously linked  with  the  window,  keeping  the  bait 
wriggling  and  the  fish  interested.  For  instance 
you  remember  at  the  last  presidential  election, 
the  only  topic  of  conversation  for  four  or  five 
days  was  the  uncertainty  of  returns — at  that 
time  a  large  changeable  metal  sign  read  "elected, 
by  a  large  majority-— The  New  Edison."  The 
word  "elected"  caught  the  eye,  and  then  the 
window  told  the  story. 

The  naval  recruiting  station  has  loaned  a  large 
naval  gun,  ammunition  bags  and  shells,  one  a 
duplicate  of  the  shot  that' sunk  the  "Emden." 

The  Maxim  Co.  favored  us  at  one  time  with 
a  new  machine  gun  and  cartridges  such  as  used 
by  the  Russian  Government. 

Lincoln's  Birthday  a  sculptor  in  town  sent  us 
a  bust  of  Lincoln. 

A  graduate  of  Yale,  member  of  the  American 
Ambulance  Corps  in  France,  contributed  a  bunch 
of  trench  relics,  a  gas  mask,  torpedoes,  Red 
Cross  flag,  bayonet,  helmets — one  taken  from 
a  German  prisoner,  noses  of  exploded  shells,  ma- 
chine gun  clips  and  cartridges  and  posters  dis- 
played in  France  appealing  for  loans. 

A  large  framed  picture  of  Mr.  Edison  with 
the  flags  of  the  Allies  proved  a  fine  feature  as 
the  papers  are  running  articles  about  the  pos- 
sibility of  Mr.  Edison  solving  the  U-boat  prob- 
lem. 

Busts  of  the  composers  recently  received  from 
the  factory  and  pictures  of  Edison  artists  proved 
a  magnet. 

The  day  of  the  Harvard  and  Yale  football 
match,  a  goal  post  with  an  instrument  in  the 
background  and  a  football  soaring  over  was 
labeled  "the  goal  of  all  music  lovers." 

At  another  time  a  wax  figure  in  a  becoming 
evening  gown  was  shown  in  tone  test  style;  the 
students  in  particular  were  very  attentive  to 
Madame  X. 

You  all  know  the  drawing  power  of  a  mirror 
— a  very  large  one  was  used,  giving  all  who 
passed  the  opportunity  of  picturing  themselves 
as  future  Edison  owners — a  small  sign  reading 
to  that  effect.  Aside  from  the  folks  who  stopped 
to  dress,  the  reflection  of  traffic  attracted  at- 
tention and  it  received  very  favorable  comment 
from  other  merchants. 


At  Christmas  an  actual  sale  of  a  $275  instru- 
ment was  made  with  an  instrument  wrapped 
with  paper  and  red  ribbon  and  labeled  "To  the 
family  from  Dad."  The  gentleman  who  pur- 
chased had  been  puzzled  for  days  to  get  the 
right  gift  and  the  display  gave  him  the  answer. 

We  are  now  negotiating  with  the  naval  sta- 
tion for  the  loan  of  a  $10,000  model  of  the  battle- 
ship "Connecticut"  for  a  display  with  recruiting 
posters.. 

To  quote  a  prominent  business  man  of  our 
city — "You  have  so  educated  the  people  of  New 
Haven  that  they  never  pass  your  place  without 
looking  and  expecting  something  new  and  in- 
teresting." 

Isn't  this  the  goal  to  which  we  all  must  strive? 


LOOKING  FOR  RECORD-BREAKING  FALL 

Business  Just  at  Present  of  Unusual  Volume, 
Declares  Frank  O.  Wilking,  of  the  Ready- 
File  Co. — To  Market  Two  New  Accessories 


Indianapolis,  Ind.,  August  9. — "Business  is  bet- 
ter than  usual,"  said  Frank  O.  Wilking,  president 
of  the  Ready-File  Co.,  Inc.,  makers  of  talking 
machine  accessories.  "It  keeps  us  hustling  to 
keep  up  with  orders  for  our  filing  system,  and 
we  are  anticipating  the  heaviest  fall  business 
we  have  ever  experienced." 

The  Ready-File  Co.  is  preparing  to  put  two 
other  talking  machine  necessities  on  the  mar- 
ket. "We  expected  to  have  an  announcement 
to  distributors  to  this  effect  this  month,"  said 
Mr.  Wilking,  "but  we  have  not  got  the  mer- 
chandising and  cost  plans  worked  out  to  a 
finality  at  this  time.  The  fluctuating  costs  of 
raw  materials  have  hindered  us  somewhat,  but 
we  expect  to  have  the  announcement  ready  in 
September.  We  believe  the  trade  will  be  con- 
siderably interested  in  our  new  plans.  These 
'Ready'  accessories,  we  believe,  will  be  as  pop- 
ular as  our  Ready  filing  system." 

The  company  is  working  fast  to  keep  up  with 
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Ready-File  orders.  The  W.  F.  Frederick  Piano 
Co.,  Pittsburgh,  recently  ordered  1,000  sets  and 
state  that  dealers  in  their  territory  anticipate  a 
big  fall  business.  "You  will  be  more  than 
pleased  with  the  amount  of  Ready-File  you  ship 
into  this  territory.  Our  road  men  bring  up 
the  matter  of  Ready-File  every  month  and  re- 
new the  enthusiasm  for  this  filing  system," 
writes  George  H.  Rewbridge,  manager  of  the 
wholesale  department  of  this  house. 

The  W.  D.  Andrews  Co.,  Syracuse,  recently 
ordered  500  sets,  and  report  a  good  business. 
W.  J.  Dyer  &  Bro.,  St.  Paul,  ordered  350  sets. 
E.  J.  Chapman,  Victor  distributors,  Rochester, 
N.  Y.,  who  ordered  102  sets  as  their  first  order, 
said  that  the  company  predicts  an  unusually 
heavy  demand  for  Ready-File  this  coming  fall 
and  winter.  "We  want  to  thank  you,"  writes 
E.  J.  Chapman,  "for  the  businesslike  and  fair 
manner  in  which  you  have  handled  our  order. 
We  like  your  methods  and  assure  you  that  we 
are  more  than  pleased  with  your  Ready-File 
system  for  filing  talking  machine  records."  A 
significant  letter. 

The  Eclipse  Musical  Co.,  Cleveland,  reports 
that  business  in  accessories  is  good.  "Our 
traveling  representatives  report  that  practically 
every  dealer  they  are  calling  on  are  using  Ready- 
File  and  meeting  with  good  success,"  says  E.  B. 
Lyon,  sales  manager.  "From  the  repeat  or- 
ders we  have  been  receiving  from  our  dealers 
it  convinces  us  that  this  file  is  regarded  very 
highly  by  the  trade." 

President  Wilking  is  much  gratified  at  the 
success  of  his  distributors,  as  evidenced  from 
these  letters,  and  the  fact  that  business  is  so 
good.  "With  our  new  dealer  help  plans  we 
expect  to  do  much  for  the  retailer  the  next 
year,"  said  Mr.  Wilking,  "for  after  all  is  said 
and  done,  it  is  the  retailer  who  has  the  final 
say-so  in  the  selling.    More  power  to  him!" 


It  costs  nothing  to  give  courtesy — yet  it 
pays  big  dividends. 


Twin  Inventions  that 
Enrich  the  Tone 


The  key  to  phonograph  sales  is  "tone."  Cabinet 
finish  and  novelty  features  may  help  of  course,  but 
finally  it  is  the  tone  that  sells  a  machine.  No  manu- 
facturer can  afford  to  neglect  investigating 

Parr  Magnetic  Reproducer 

and 

Vibratone  Patented  Diaphragm 

Either  of  these  inventions  effects  remarkable  im- 
provement in  tone — together  they  produce  a  veritable 
wonder-tone,  pure,  mellow,  and  of  unusual  volume. 

The  Parr  Magnetic  Reproducer  owes  its  sensitiveness  to 
the  permanent  magnetic  attraction  acting  on  the  stylus-bar. 
In  the  rendering  of  soft  selections  the  needle  catches  those 
ultra-delicate  shadings  which  elude  reproduction  with  the 
old-style  sound  boxes;  and  in  the  fortissimo  passages  the 
flexibility  of  the  magnetic  force  permits  the  needle  to  cling 
faithfully  to  the  recording  without  blasting. 

The  Vibratone  Patented  Diaphragm  is  a  composition 
that  has  all  the  good  points  of  mica,  and  will  pass  every 
mica  test;  and  besides,  it  is  uniform  in  thickness  and  free 
from  bubbles,  blisters  and  wavy  places.  It  is  indestructible, 
permanently  resilient,  non-porous,  non-absorbent  and  re- 
sponsive to  a  high  degree. 

Send  for  Samples 

of  the  Parr  Magnetic  Reproducer  with  either  mica  or  Vibra- 
tone diaphragm.  Give  your  machines  the  most  up-to-date 
features  in  the  phonograph  industry.  Large  discounts  in 
quantity  lots. 

Parr  Manufacturing  Corporation 

1  Union  Square  New  York 

At  Fourteenth  Street 
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THE    TALKING    MACHINE  WORLD 


For  quality,  variety,  interest  and  activity 
the  Columbia  Record  List  for  September  is 
a  symphony. 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


PLACING  ARMY  AND  NAVY  MODELS 


Interesting  Description  of  Arrival  of  Latest 
Type  of  Edison  Phonograph  at  Army  Camp 
Stationed  "Somewhere  in  America" 


Somewhere  in  America,  August  6. — A  tribute 
was  paid  to  the  Edison  Army  and  Navy  Model  on 
Saturday.  Its  arrival  in  camp  was  attended  with 
unusual  ceremonies.    It  was  serenaded  by  the 


News  reached  the  military  camp  early  Satur- 
day afternoon  that  the  Army  and  Navy  Model 
of  the  Edison  phonograph  was  on  its  way. 
When  the  big  army  wagon  drawn  by  two  horses 
arrived  it  was  the  signal  for  the  boys  to  start 
playing  a  lively  tune.  "Hail  to  the  Chief" 
seemed  the  air  most  appropriate  and  they  played 
it  with  much  spirit.  A  number  of  the  boys  in 
camp  are  former  Edison  men.  Two  of  the  men 
immediately  volunteered  to  act  as  custodians  on 


Regimental  Band  Serenading  the  Arrival  of  an  Edison  Army  and  Navy  Model 

band,  the  center  of  attraction  for  the  officers  the  ground  that  they  were  familiar  with  every 
in  charge,  and  when  put  to  the  test  gave  a  splen-  part  of  the  mechanism.  However,  the  chaplain 
did  demonstration  of  its  musical  qualities.  of  the  regiment  will  have  it  in  actual  charge. 


IF  WE  WROTE  A  BOOK 

We  could  not  make  you  realize  the  superiority  of  the 


VICSONIA 

Its  NATURAL  tone. 

Pure,  Sweet  and  Pleasing. 

Its  lac\  of  Blast  or  Rattle. 

BUT  you  may  hear  it  for  yourself. 


Send  us  $3.50  for  a  sample  instrument  and  if  ten  days 
trial  does  not  convince  YOU  that  it  is  the  BEST  reproducer 
for  EDISON  RECORDS  you  may  return  it  and  we  will  re- 
fund your  money.    State  make  of  Phonograph. 


Vicsonia  Manufacturing  Company,  Inc. 

313  East  134th  Street  NEW  YORK 


Colonel  A.  A.  Van  Walraven,  Captain  Charles 
W.  Gulick,  Lieutenants  Wm.  J.  Whelan,  John 
V.  Hinchliffe,  Joseph  Fitts,  Joseph  E.  Mirandon, 


Being  Inspected  by  Commanding  Officer 

Eugene  H.  Valle  were  some  of  the  officers  who 
spoke  enthusiastically  of  the  Army  and  Navy 
Model.  These  officers  all  praised  Thomas  A. 
Edison  for  thinking  of  the  soldier  boys  and 
showing  it  in  the  practical  way  he  had  by  giving 
them  the  Army  and  Navy  Model. 

Several  hundred  of  the  Army  and  Navy 
Models  are  being  shipped  this  week.  Among 
the  dealers  who  placed  Army  and  Navy  Models 
with  nearby  military  units  within  the  last  few 
days  are:  S.  A.  Philips  Music  Co.,  Morgan- 
town,  W.  Va.;  Hibbards  Music  Shop,  Athens, 
O.;  Armstrong  Furniture  Co.,  Memphis,  Tenn.; 
The  Busy  Bee,  Shelbyville,  111.;  Greene's  Spe- 
cialty Co.,  Malone,  N.  Y.;  P.  H.  Seewald, 
Amarillo,  Tex.;  J.  H.  Owen,  Childress,  Tex.; 
Jones  &  Dublin,  Brownwood,  Tex.;  Plattsburg 
Diamond  Disc  Studio,  Plattsburg,  N.  Y. ; 
Startup  &  Knight,  Middletown,  N.  Y.;  Vogel  & 
Briggs,  Plainfield,  N.  J.;  F.  A.  Hintermister, 
Scranton,  Pa.;  E.  A.  Aegerter,  Yankton,  S.  D.; 
D.  G.  Gallett,  Aberdeen,  S.  D.;  J.  A.  Foster 
Co.,  Providence,  R.  I.;  F.  H.  Thomas  Co.,  Bos- 
ton, Mass. 

Practically  all  the  jobbers  have  been  active 
in  distributing  the  Army  and  Navy  Model. 

The  Edison  Laboratories,  which  are  manufac- 
turing the  Army  and  Navy  Models  without 
profit,  have  been  greatly  encouraged  by  the  hun- 
dreds of  favorable  comments  received  from 
military  and  naval  men.  More  than  three  hun- 
dred of  them  are  on  their  way  to  the  soldiers. 


NEW  STARR  RECORD  CATALOG 

All   Records  Up  to  and  Including  Those  in 
August  Supplement  Found  in  New  Volume 


The  Starr  Piano  Co.,  Richmond,  Ind.,  has 
just  issued  in  catalog  form  a  list  of  all  the 
Starr  records  up  to  and  including  those  in  the 
supplement  for  August,  1917.  The  catalog  is 
prepared  on  an  elaborate  scale,  with  illustrations 
and  much  descriptive  matter  regarding  the  va- 
rious selections.  It  is  arranged  in  alphabetical 
form  and  cross  indexed  for  convenience.  Por- 
traits of  various  artists  with  views  from  musical 
productions  are  also  shown.  The  latest  records, 
those  for  August,  are  listed  in  a  special  section 
in  the  front  part  of  the  catalog. 
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NEW  PATHE  AGENCIES  IN  THE  WEST 

Important  New  Connections  Made  Recently 
Through  Chicago  Wholesale  Branch  of  Hallet 
&  Davis  Phonograph  Division — Saving  Sys- 
tem Jewelry  Co.,  Milwaukee,  Takes  on  Line 

Chicago,  III.,  August  9. — R.  O.  Ainslie,  man- 
ager of  the  Chicago  wholesale  branch  of  the 
Hallet  &  Davis'  phonograph  division,  tells  of 
some  important  new  ac- 
counts established  in  the 
Central  West  recently. 
The  most  important  is 
that  of  the  Saving  Sys- 
t  e  m  Jewelry  Co.,  of 
Milwaukee,  Wis.,  one  of 
the  most  impressive  mer- 
cantile establishments  in 
Wisconsin's  largest  city. 
A  large  part  of  this  con- 
cern's second  floor  is  de- 
voted  to  a  complete 
stock  of  Pathe  machines 
Joseph  Saltzstein  and  records.  Joseph  ■ 
Saltzstein,  general  manager  of  the  store,  is  de- 
cidedly a  live  wire  in  his  merchandising  meth- 
ods and  has  ushered  the  new  line  in  right  roy- 
ally. An  elaborate  opening  was  held  at  which 
J.  A.  Tidmarsh,  traveling  representative  of  the 
Hallet  &  Davis  Co.,  was  present  and  extensive 
advertising  in  the  Milwaukee  dailies  was  in- 
dulged in.  Mr.  Tidmarsh  assisted  the  house  to 
prepare  its  department,  spending  a  week  in 
Milwaukee  previous  to  the  opening.  A  long 
succession  of  half-page  advertisements  in  Mil- 
waukee papers  has  resulted  in  bringing  excel- 
lent business  to  the  store.  The  Pathe  $125 
electric  has  had  exceptionally  fine  sales.  The 
Saving  System  Jewelry  Co.  is  prominently  lo- 
cated at  Grand  avenue  and  West  Water  street. 

Jacobson's  department  store  of  Greenville, 
Mich.,  is  another  large  dealer  to  take  over  the 
Pathe  line.  This  concern  abolished  its  shoe 
department  in  order  to  make  way  for  talking 
machines  (wherein  is  proven  the  fact  that  music 


is  more  important  than  shoes),  and  has  estab- 
lished a  complete  line  of  Pathe  machines  and 
records  on  its  first  floor  salesroom.     S.  Levin- 


NEW  INDIANAPOLIS  CONCERN 


All-Records  Phonograph  Co.,  Recently  Incor- 
porated, Leases  Headquarters  This  Week 


Store  of  Saving  System  Jewelry  Co.,  Milwaukee 

son  is  in  charge  of  the  department,  and  has  also 
advertised  the  Pathe  line  extensively  in  Green- 
ville newspapers.  He  has  decorated  his  de- 
partment with  green  velvet  and  white  enamel 
woodwork. 

Meyer,  Lindorf  Co.,  of  La  Porte,  Ind.,  re- 
cently acquired  the  Pathe  line  of  machines  and 
records.  A  formal  opening  was  held  in  July, 
and,  although  this  concern  has  had  the  new 
line  but  a  very  short  time,  reports  excellent 
business.  The  Meyer,  Lindorf  Co.  is  situated 
at  711  Michigan  avenue. 


Indianapolis,  Ind.,  August  8. — The  All-Records 
Phonograph  Co.,  a  new  concern,  recently  in- 
corporated by  Indianapolis  men,  has  announced 
that  it  has  taken  a  long  term  lease  on  the  store 
room  at  124  North  Pennsylvania  street,  which 
it  will  soon  open  up  with  a  complete  line  of 
Brunswick  talking  machines.  Edward  C.  Gale, 
of  Indianapolis,  president  of  the  company,  said 
that  George  F.  Standke,  of  Kansas  City,  Mo.,  had 
been  engaged  as  manager.  Mr.  Standke  has  been 
connected  with  the  Columbia  Co.  and  is  an  ex- 
perienced talking  machine  man.  The  company 
hopes  to  open  its  store  within  the  next  few 
weeks.  The  store  is  situated  in  the  heart  of 
the  musical  retail  district.  The  company  was 
incorporated  with  $30,000  paid  up  stock.  Mr. 
Gale  said  it  had  the  exclusive  retail  rights  for 
the  Brunswick  machines  in  this  territory. 


R.  B.  CALDWELL  RESIGNS 


R.  B.  Caldwell,  connected  with  the  Pathe 
Freres  Phonograph  Co.  for  the  past  two  years, 
and  for  the  past  year  assistant  purchasing  agent, 
resigned  from  his  position  this  week.  Mr.  Cald- 
well will  remain  in  the  talking  machine  busi- 
ness and  expects  to  soon  announce  his  plans. 


BAERWALD  BACK  FROM  VACATION 

Paul  L.  Baerwald,  Eastern  sales  manager  of 
the  Otto  Heineman  Phonograph  Supply  Co.,  re- 
turned to  his  desk  Monday  after  a  two  weeks' 
automobile  trip,  which  included  a  visit  to  some 
of  the  leading  pleasure  resorts  in  the  East.  He 
is  in  the  best  of  health  and  spirits,  and  is  plan- 
ning to  leave  shortly  for  an  extended  trip 
through  his  territory. 


OVER  FIFTY  PER  CENT.  INCREASE 


The  Parker-Gardner  Co.,  Charlotte,  N.  C,  re- 
ports that  the  business  of  its  Victrola  depart- 
ment under  the  management  of  A.  G.  Brite  in- 
creased over  50  per  cent,  during  the  first  six 
months  of  current  year,  with  prospects  of  still 
further  increase  during  the  remainder  of  the 


Nishkian's  Phonograph  Shop,  for  several  years 
located  at  1137  Eye  street,  Fresno,  Cal.,  has 
moved  to  a  new  location  at  1046  Eye  street. 


The  difference  between  universal  military  serv- 
ice and  militarism  is  the  same  as  the  d'fferenec 
between  lungs  and  tuberculosis. 


PATHEPHONE  MODEL  25 
Retail  Price,  $25. 


An 

Enlargement 
of  the 

Pathe 
Sapphire 
Ball 

and  P&th6 
Record  Grooves 


THE 

PATHE  GUARANTEE 

We  guarantee  every  Pathe  Rec- 
ord to  play  at  least  one  thousand 
times  with  the  Pathe  Sapphire 
Ball,  without  impairment  to  the 
unexcelled  beauty  of  tone. 

Pathe  Freres  Phonograph  Co. 


The  Largest  Pathe 
Station  in  the  East 

T"\EALERS  in  the  Metropolitan 
-"-^district  are  invited  to  select  their 
Pathephones  and  Pathe  European 
and  American  Double  Disc  Records 
from  our  unusually  complete  stocks. 
Prompt  deliveries  guaranteed. 

Pathephone  Distributors  Company 

95  SOUTHERN  BOULEVARD  BRONX,  NEW  YORK 
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OPERATE  AN  UP-TO-DATE  TALKING  MACHINE  FACTORY 

Imperial  Talking  Machine  Co.  Has  a  Well  Equipped  Plant  in  Wilmington,  Del. — 60,000  Square 
Feet  of  Floor  Devoted  to  the  Manufacture  of  Imperial  Records  and  Machines 


Wilmington,  Del.,  August  8. — One  of  the  most 
up-to-date  factories  in  this  city  is  the  plant  of 
the  Imperial  Talking  Machine  Co.  This  con- 
cern  manufactures   the   Imperial    talking  ma- 


are  being  made  to  materially  increase  this  fac- 
tory, so  that  more  than  100,000  square  feet  of 
space  will  shortly  be  in  use  for  the  manufacture 
of  Imperial  machines  and  records. 


of  J.  B.  Marshall,  factory  superintendent,  who 
is  thoroughly  versed  in  every  detail  of  ma- 
chine and  record  production,  and  who  has  in- 
troduced various  processes  and  ideas  which 
have  made  for  maximum  efficiency.  He  is  as- 
sisted by  a  competent  corps  of  department 
heads  who  are  always  on  the  lookout  for  any 
new  systems  or  plans  which  will  enable  them 


A  View  in  the  Record  Pressing  Room 


Electro-Plating  Department 


chine  and  Imperial  records  and  employs  a  com-        The  factory  at  Wilmington  contains  the  most     to  turn  out  a  product  that  will  meet  with  the 


petent  staff  of  workmen  who  are  recognized  as 
unusually  capable  in  their  respective  fields. 

The  plant  occupied  by  the  Imperial  Talking 
Machine  Co.  comprises  60,000  square  feet,  and 
in   it  is   manufactured    Imperial   records  and 


modern  machinery  which  is  available  for  the, 
manufacture  of  machines  and  records,  and  the 
employes  are  offered  every  convenience  which 
might  add  to  the  efficiency  of  their  work.  The 


approval  of  the  Imperial  dealers  throughout  the 
country. 

James  B.  Stephens,  a  prominent  financier  of 
Newark,  and  well  known  in  industrial  circles, 


The  Motor  Assembling  Department 


every  part  of  the  Imperial  machine,  with  the 
exception  of  the  cabinets.  The  latter  are  pro- 
duced in  a  large  factory  in  Philadelphia,  30,000 
square  feet  being  devoted  exclusively  to  the  pro- 
duction of  cabinets.     At  the  present  time  plans 


plant  is  well  lighted  throughout,  and  in  every 
department  there  is  an  atmosphere  of  comfort 
and  congeniality  which  is  reflected  in  the  ex- 
cellent workmanship  of  the  Imperial  products. 
The  Wilmington  plant  is  under  the  direction 


/TONE  ARMS  &  SOUND  BOXES 


Before  placing  your  Fall  orders  for 
sound  boxes  and  tone-arms,  it  will 
pay  you  to  investigate  the  merits  of 
the  Mutual  Hub  Sound  Box  No.  3, 

shown  herewith,  considered  by  ex- 
perts the  best  sound  box  on  the 
market. 

The  Mutual  tone-arms  Nos.  1  and  2 
now  embody  many  improvements. 
Patented  May  29,  1917,  and  July  3, 
1917.  Other  patents  pending.  Best 
value  for  the  money  on  the  market. 

Write  for  particulars 

Mutual  Talking  Machine  Co.,  Inc. 

145  West  45th  Street,  NEW  YORK 


Screw  Machine  Department 

is  president  of  the  company.  Philip  A.  Wohl- 
stetter,  who  has  spent  many  years  in  the  talk- 
ing machine  industry,  is  vice-president  of  the 
company  with  headquarters  at  35  West  Thirty- 
first  street,  New  York,  which  is  the  address  of 
the  Imperial  recording  laboratories.  He  takes 
a  keen  personal  interest  in  the  recording,  and 
his  lengthy  experience  has  been  an  important 
factor  in  the  success  achieved  by  Imperial  rec- 
ords. Paul  E.  Haessler,  who  is  also  well  known 
in  the  talking  machine  industry,  is  secretary  of 
the  company,  with  headquarters  at  the  factory 
in  Wilmington. 

At  the  present  time  the  Imperial  line  of  ma- 
chines comprises  six  models,  retailing  from  $25 
to  $190.  They  embody  numerous  distinctive 
features,  and  their  attractive  cabinet  designs  and 
tonal  qualities  have  won  considerable  praise 
from  Imperial  representatives.  Imperial  rec- 
ords are  ten  and  twelve-inch,  vertical  cut,  and 
the  company  recently  issued  a  catalog  which 
contained  a  splendid  library  of  selections,  and 
which  gave  a  fair  idea  of  the  progress  being 
made  in  this  important  division  of  this  growing 
business. 


RECEIVED  WITH  ENTHUSIASM 


The  Cortina  French-English  Military  Manual, 
the  text  book  published  by  the  R.  D.  Cortina 
Co.,  12  East  Forty-sixth  street,  New  York,  used 
in  conjunction  with  the  Cortinaphone  language 
records  or  separately,  has  been  received  through- 
out with  much  enthusiasm.  Additional  books 
are  prepared  helpful  in  the  largest  degree  to  the 
"Sammy"  going  on  foreign  soil.  They  include 
a  Red  Cross  instructor,  map  of  the  front,  mili- 
tary dictionary  and  soldiers'  hand  book — all  es- 
sential in  these  war  days. 
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The  Trade  In  New  York  City  And  Vicinity 


The  members  of  the  local  talking  machine 
trade  are  making  preparations  for  an  active  fall 
business,  and  judging  from  the  sales  which  they 
made  in  July  and  the  first  half  of  August  there 
is  every  reason  to  believe  that  their  expecta- 
tions will  be  fully  realized.  On  the  whole,  July 
business  was  very  satisfactory,  the  majority  of 
the  dealers  closing  the  month  well  ahead  of 
last  year,  and  August  has  started  in  equally  as 
well.  This  is  particularly  true  in  regard  to  rec- 
ords, for  many  of  the  dealers  now  understand 
that  there  are  unlimited  possibilities  for  the  de- 
velopment of  record  trade,  if  the  proper  steps 
are  taken.  Popular  and  dance  music  is  hav- 
ing its  usual  summer  vogue,  although  the 
light  classics  have  had  a  remarkably  active  sale 
the  past  few  weeks. 

Probable  Machine  Shortage 

There  will  undoubtedly  be  a  shortage  of  ma- 
chines this  fall,  and  there  is  every  likelihood 
that  this  scarcity  of  product  will  be  even  more 
extensive  than  last  year.  Most  of  the  dealers 
have  already  placed  the  first  instalment  of  their 
fall  orders,  and  there  is  no  doubt  of  the  wis- 
dom of  this  anticipatory  ordering. 

July  Business  Satisfactory 

Referring  to  July  business,  J.  Newcomb  Black- 
man,  president  of  the  Blackman  Talking  Ma- 
chine Co.,  Victor  distributor,  said: 

"Our  July  business  was  satisfactory,  the 
month's  sales  running  along  about  normal  with 
those  of  a  year  ago.  These  figures,  however, 
taken  into  consideration  with  general  conditions, 
can  be  regarded  as  a  favorable  showing.  I  feel 
that  we  have  suffered  more  from  pending  un- 
certainties than  anything  else  and  that  business 
will  be  able  to  adjust  itself  quickly  and  effi- 
ciently when  we  know,  for  example,  what  taxes 
must  be  met,  and  what  vacancies  in  our  ranks 
must  be  filled  because  of  men  being  called  to 
the  service.  In  the  meantime,  we  can  do  no 
better  than  prepare  ourselves  for  any  possible 
final  condition,  and  it  looks  to  me  as  though  our 
industry  will  give  a  good  account  of  itself,  and 
show  no  falling  off,  but  rather  an  increase, 
where  a  concern  qualifies  as  above." 

Sells  New  York  Retail  Store 

The  Columbia  Graphophone  Co.  announced 
last  week  that  it  has  disposed  of  its  retail  store 
at  87  Chambers  street,  New  York,  this  store 
being  purchased  by  the  Chambers  Music  Co. 
This  move  was  made  in  pursuance  of  the  com- 
pany's policy  to  dispose  of  its  retail  interests 
wherever  possible.  The  Chambers  Music  Co. 
is  composed  of  Harry  Duckman,  who  handles 
the  Columbia  line  in  Brooklyn,  and  Messrs. 
Julius  and  H.  W.  Goldberg.  The  transfer  was 
made  by  Lambert  Friedl,  local  wholesale  mana- 
ger of  the  Columbia  Co.,  and  there  is  no  doubt 
but  that  the  new  concern  will  be  very  successful, 
as  the  location  is  excellent. 

Army  and  Navy  Model  Attracts  Attention 

During  the  past  few  weeks  there  has  been 
on  exhibition  at  the  Edison  Shop,  473  Fifth 
avenue,  an  "Army  and  Navy"  model  of  the 
Edison  Diamond  Disc  phonograph,  which  was 
recently  perfected  by  Thomas  A.  Edison,  and 
designed  exclusively  for  use  by  Uncle  Sam's 
soldiers^  and  sailors.  This  model  attracted  con- 
siderable attention  and  quite  a  number  of  in- 
struments were  sold.  According  to  present  plans 
the  auditorium  at  the  Edison  Shop  will  reopen 
the  first  of  next  month  and  a  series  of  interest- 
ing concerts  will  be  announced  in  the  near 
future. 

R.  B.  Caldwell's  New  Post 

R.  B.  Caldwell,  who  was  associated  with  the 
Pathe  Freres  Phonograph  Co.,  Brooklyn,  for 
the  past  two  years,  has  been  appointed  general 
manager  of  the  Pathephone  Sales  Co.  of  New 
York,  Pathe  distributor  (owned  by  Bristol  & 
Barber).  Mr.  Caldwell  will  work  in  close  har- 
mony with  the  Pathe  dealers  in  this  territory, 
and  his  lengthy  experience  in  the  talking  ma- 
chine field  will  doubtless  enable  him  to  render 


valuable  assistance  to  the  Pathe  representatives. 
He  is  thoroughly  familiar  with  every  phase  of 
the  business,  and  is  making  plans  to  help  Pathe 
dealers  along  practical  lines. 

Attractive  Display  Cards 
The  New  York  Talking  Machine  Co.,  Victor 
distributor,  has  received  many  letters  of  praise 
from  Victor  dealers  relative  to  the  attractive- 
ness of  the  window  cards  which  it  issues 
monthly.  These  cards  feature  records  from  the 
new  lists,  and  the  cards  for  August  presented 
appropriate  illustrations  in  behalf  of  the  follow- 
ing new  records:  Van  and  Schenck's  "Huckle- 
berry Finn,"  Joseph  Smith's  new  dance  record 
"Fascination  Waltz,"  and  "The  Man  Behind  the 
Hammer  and  the  Plow,"  sung  by  the  Peerless 
Quartet. 

Opens  New  Columbia  Store 

The   Eeibowitz   Grafonola   Shop,   owned  by 


Louis  Leibowitz,  which 
has  maintained  a  very 
attractive  Columbia 
store  at  894  East  163d 
street,  New  York,  has 
just  opened  another 
store  at  1024  Southern 
boulevard,  New  York. 
This  new  store  is  fitted 
up  very  attractively, 
and  is  located  imme- 
diately adjoining  one 
of  the  popular  local 
theatres.  Although  he 
has  only  been  con- 
nected with  the  talking  Louis  Leibowitz 
machine  business  since  January,  1916,  Mr.  Leibo- 
witz has  succeeded  in  building  up  a  profitable 
(Continued  on  page  97) 


Do  It  Now 


Business  has  started  to  hum  and 
there  is  no  question  about  the 
demand. 

But  there  is  great  question  about  the 
supply. 

The  machine  shortage  will  be  more 
acute  than  ever  and  the  dealer 
who  does  not  stock  up  NOW  on 
all  types  will  suffer. 

Owing  to  the  increasing  difficulty  in 
securing  raw  materials  it  is  of 
vital  importance  that  you  also  stock 
up  on  records  immediately. 

Some  dealers  have  already  done  so. 

Protect  your  profits. 

DO  IT  NOW. 


|   C.  BRUNO  &  SON,  Inc. 

(Established  1834) 

j|  Victor  Distributors  to  the  Dealer  Only 

1      351-353  Fourth  Avenue  NEW  YORK 

■  We  Do  Not  Retail 
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of  the  Phonograph  World 

is  at  last  attained  in  the  creation  of  the  Manophone,  The  Music  Master  of  Phonographs — the  superb* 
instrument  on  which  you  can  build  a  permanent,  profitable  business  by  virtue  of  its  superior  tone 
qualities,  beauty  of  design  and  finish,  and  excellent  refinements  throughout.  For  you  know  the 
public  are  becoming  more  discriminating  every  day  as  to  the  standards  of  phonograph  construction' 
and  performance.  < 


The 


is  rapidly  gaining  nationwide  popularity.  It  has  many  ex- 
clusive features,  including  the  uniquely  designed  "Music 
Hall,"  made  of  sensitive  Adirondack  Spruce,  which  is  largely 
responsible  for  the  magical  tone  of  the  Manophone.  It  con- 
tains every  modern  improvement.     Plays  all  disc  records 


perfectly.  There's  a  style  and  price  for  every  home.  We 
furnish  you  records  on  which  you  get  repeat  orders.  We 
Help  You  Make  Sales.  We  give  you  thorough  and  de- 
tailed assistance  in  the  matter  of  advertising  and  selling  to 
help  you  establish  a  lasting,  profitable  business. 


Get  Our  1917  Dealers'  Proposition 


Judge  for  yourself  whether  it  isn't  the  best  oppor- 
tunity in  the  talking  machine  field  today.  Just 


say:  "Send  Dealer  Proposition." 
involved.   Write  today. 


No  obligation 


\ 


— -vy 


Detroit  Display  Parlor 
84  Broadway 


Manophone  Corporation 

Address  ail  communications  to  Executive  Offices  at  Adrian,  Mich. 

Adrian,  Michigan 


New  York  Distributor 
G.  Gennert,  24  E.  13th  St. 


The  Manophone  Corporation  is  an  outgrowth  of  the  Clough  &  Warren 
Company,  makers  of  the  famous  Clough  &  Warren  pianos  and  organs. 
Their  experience  gained  through  67  years  of  piano  and  organ  building, 
and  the  acquirement  of  a  perfect  understanding  of  acoustics,  naturally 
qualify  them  as  the  logical  creators  of  a  superior  phonograph. 
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Van  Veen  "Bed'Set"  Booths 


Style  C 


Write  for  a  copy  of  our 

NEW  CATALOG 

Van  Veen  "Bed-Set"  Sectional 
Booths  can  be  erected  as  easily 
as  a  bed  (no  skilled  labor  re- 
quired). Booths  shipped  on 
short  notice  anywhere.  Room 
sizes  any  multiple  of  3  feet. 
High  grade  finish,  will  match 
your  sample  if  desired.  Sound- 
proof construction.  We  design 
and  build  complete  interiors. 
We  also  build  record  racks, 
which  are  described  in  our 
new  catalog. 

ARTHUR  LVAN  VEEN  &  CO. 

Marbridge  Building 

47  West  34th  Street,      NEW  YORK 


TRADE  IN  NEW  YORK  CITY 

(Continued  from  page  95) 

Columbia  clientele,  and  his  success  may  be  at- 
tributed in  a  measure  to  his  enthusiasm  and 
confidence  in  Columbia  product. 

New  Pathe  Dealers 

The  list  of  dealers  handling  the  Pathe  line  in 
local  territory  has  been  augmented  during  the 
past  few  weeks  by  the  addition  of  several  well- 
known  houses,  who  have  recognized  the  sales 
possibilities  of  Pathe  products,  and  arranged  to 
handle  this  line  in  an  aggressive  manner.  Among 
these  new  Pathe  dealers  are  the  following: 
Ludwig,  Baumann  &  Co.,  Third  avenue,  New 
York,  and  Brooklyn,  N.  Y.,  and  Herbert  & 
Huesgen,  18  East  Forty-second  street,  New 
York,  a  leading  photographic  establishment. 
Conference  of  Managers 

R.  F.  Bolton,  district  manager  for  the  Colum- 
bia Graphophone  Co.  in  local  and  New  England 
territory,  was  the  host  this  week  to  a  number 
of  the  managers  of  the  Columbia  wholesale 
branches  in  this  district.  The  managers  held 
an  enthusiastic  meeting,  and  everyone  present 
expressed  the  opinion  that  this  fall  would  be  a 
record  breaker.  Among  those  who  attended  the 
conference  were  Lambert  Friedl,  manager  at 
New  York;  Fred  E.  Mann,  Boston  manager, 
and  W.  S.  Parks,  his  assistant;  H.  M.  Blake- 
borough,  New  Haven;  G.  B.  Donnelly,  Portland, 
Me.;  M.  C.  Perkins,  Springfield,  Mass. 


FINANCE  BILLJN  CONFERENCE 

Reported  Without  Any  Tax  on  Musical  Instru- 
ments— Joint  Committee  Now  Considering  It 

Washington,  D.  C,  August  8. — It  is  interest- 
ing to  the  talking  machine  industry  to  note  that 
the  Senate  Finance  Committee  has  finally  re- 
ported the  War  Revenue  Measure  to  the  Sen- 
ate without  any  tax  on  talking  machines  or  mu- 
sical instruments.  This  bill  has  been  under 
consideration  since  May  25  by  the  Senate,  and 
as  is  known,  the  House  of  Representatives  in- 
cluded in  this  bill  a  tax  of  5  per  cent,  on  the 
gross  sales  of  musical  instruments  selling  at 
more  than  $10  up,  which,  of  course,  would  strike 
very  vitally  at  the  talking  machine  industry, 
but  thanks  to  the  energetic  efforts  of  the  mem- 
bers of  the  talking  machine  industry  and  the 
music  trade,  the  Senate  excluded  this  provision. 

The  measure  is  now  being  considered  in  joint 
conference,  and  it  is  expected  that  no  vital 
change  will  be  made — at  least  any  change  af- 
fecting the  present  favorable  attitude  in  the  mat- 
ter of  a  taxation  on  musical  instruments. 

RECORD  AS  CLOCK  PENDULUM 

A.  S.  Cameron,  music  dealer  of  Marquette, 
Mich.,  attracted  considerable  attention  to  his 
window  recently  by  placing  therein  an  old  style 
clock  with  a  twelve-inch  Red  Seal  record  at- 
tached to  the  pendulum.  The  constant  motion 
of  the  record  kept  a  crowd  of  the  curious  in 
front  of  the  window  practically  all  the  time. 


GET  PUBLICITY  FROM  FASHION  SHOW 

The  Victrola  department  of  J.  Bacon  &  Sons, 
Louisville,  Ky.,  secured  some  excellent  publicity 
during  the  recent  spring  fashion  display  held  in 
their  store  by  placing  a  large  Victrola  near  the 
platform  where  the  models  were  posing,  and 
keeping  the  instrument  in  constant  operation. 
As  a  result  many  prospects  were  attracted  to 
the  department  and  good  sales  were  made. 
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FEATURING  CAMPING  OUTFITS 

Krausgill  Piano  Co.,  Louisville,  Ky.,  Has  Spe- 
cial Display  of  Small  Victrolas  and  Carrying 
Cases  and  Captures  Many  Sales 


Louisville,  Ky.,  August  7. — The  Krausgill 
Piano  Co.,  who  feature  the  Victor  line  exten- 
sively, have  been  paying  special  attention  re- 
cently to  the  exploitation  of  the  small  models 
of  Victrolas  for  use  in  camps,  with  special  ref- 
erence to  the  requirements  of  the  military.  The 
company  recently  devoted  an  entire  window  dis- 
play to  portable  models  of  Victrolas  in  the  spe- 
cial carrying  cases  marketed  by  the  Corley  Co., 
of  Richmond.  The  display  not  only  resulted 
in  the  sale  of  several  machines  to  military  units 
hereabout,  but  was  also  the  means  of  selling  a 
number  of  outfits  to  camping  parties  and  vaca- 
tionists. 


J.  M.  KOHNER  APPOINTED  MANAGER 

J.  M.  Kohner,  formerly  general  manager  of 
the  Majestic  Record  Corp.,  New  York,  and  well 
known  in  the  record  field,  has  been  appointed 
sales  manager  of  the  Paroquette  Record  Manu- 
facturing Co.,  New  York.  Mr.  Kohner  is  plan- 
ning to  co-operate  with  the  dealers  along  practi- 
cal lines  and  his  previous  experience  will  doubt- 
less enable  him  to  render  valuable  assistance  to 
the  dealers  who  are  handling  the  Par-O-Ket 
records. 


Enlist  Optimism  Efficiently 


Smile  into  the  face  of  the  world,  and  a  smile  comes 
back. 

Efficiency  is  the  ability  to  do  work  well,  and  with 
dispatch. 

Render  good  service  to  others,  and  good  service  is 
returned  to  you. 

Victor  dealers,  in  time  of  War,  should  prepare  for 
.  Peace. 

It  isn't  what  you  know,  but  how  well  you  know 
how  to  use  what  you  know,  that  counts. 

Confidence  is  the  mainspring  of  commercial  en- 
deavor. 

Experience  is  the  inexorable  teacher — perseverance 
and  endurance,  the  test. 

We  know  that  Harmony  untangles,  pacifies,  regu- 
lates, enlightens  and  uplifts.. 
J    t  sweetens  the  task  and  mellows  the  day's  work. 

The  Service  of  an  institution  is  in  keeping  with  the 
ideals  that  dominate  it. 
J_J  ere  are  some  suggestions  for  you  to  think  over — 


egin  to  look  over  your  Record  stock. 
^    et  our  salesmen  help  you  with  their  suggestions. 

All  wise  dealers  start  now  to  put  their  "house  in 
order." 

Can  you  afford  to  let  the  other  fellow  get  any  of 
your  business? 

Kind  of  a  comfortable  feeling  when  you  have  on 
hand  every  Record  in  the  catalogue. 
J^Jake  use  of  our  list  of  the  500  "best  sellers." 

ny  of  our  staff  will  be  glad  to  help  you  at  anytime. 

No  profits  are  lost  when  you  have  in  stock  all 
Records  called  for. 
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In  the  Music  Room 


When  the  Elwells  sit  down  to  enjoy  their 
favorite  record,  they  do  not  want  to  feel  that 
they  are  listening  to  a  machine  but  rather  to 

the  artist  or  the  composer.  The  Stephenson  Precision-Made  Motor 
was  designed  and  built  for  the  manufacturer  who  sells  to  the  El- 
well  class;  for  the  manufacturer  who  is  trying  always  to  build  a 
better  phonograph.  The  ultimate  purchaser  of  a  Stephenson-equipp- 
ed  phonograph,  while  constantly  calling  upon  the  motor  to  perform 
its  function,  is  unconscious  of  its  presence  because  of  its  smooth- 
running  qualities.  The  exclusive  features  of  the  Stephenson  Motor 
are  described  in  Bulletin  Number  Ten. 


STEPHENSON 

INCORPORATED 

One  West  Thirty-fourth  Street 
New  York  City 


W 
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THE  TIPHANY  MOTOR 


IS  WORTH  ITS  WEIGHT  IN  GOLD 


ORIGINALITY 


APPEARANCE 


is  important — it  brings  new  life  and 
new  interest  into  the  business. 

COMPETITION 

if  sound,  does  not  mean  cutting 
prices — you  can  compete  by  offering 
something  better  than  the  next  one 
has. 

SUCCESS 

is  made  permanent  if  you  combine 
originality  with  quality. 

IF  YOU 

use  our  motor  you  don't  need  any 
talking  points — it  talks  for  itself. 

QUALITY 

absolutely  noiseless  in  and  outside 
the  Cabinet.    Highest  grade  springs. 


entirely  different  from  any  other  spring 
motor  in  existence  and  highly  attrac- 
tive, nickel  plated. 

ACCURACY 

is  equivalent  to  the  very  finest  watch 
movement. 

DURABILITY 

as  solid  as  a  rock — will  last  for  a 
generation. 

IMMUNE 

from  accumulating  dust,  which,  when 
mixed  with  oil,  creates  grit,  a  sure 
poison  to  any  motor. 

GUARANTEED 

as  to  mechanical  perfection. 

MADE  IN  3  SIZES 

to  play  2-12",  4-12",  6-12"  records. 


ORDER  NOW  FOR  OCTOBER  DELIVERY 

THE  TIPHANY  MOTOR  CO.,  32  union  square,  NEW  YORK,  U.  S.  A. 


TELEPHONE   STUYVESANT  396 


FEATURE  TIMELY  ADVERTISEMENT 

Schmidt  Music  Co.  Takes  Quick  Advantage  of 
Local  Situation  to  Emphasize  Present  Neces- 
sity of  Patriotic  Music  in  the  Home 


Davenport,  Ia.,  August  6. — The  ability  to  turn 
a  local  situation  to  quick  advantage  was  illus- 
trated last  week  by  the  Schmidt  Music  Co.,  the 
well-known  piano  and  talking  machine  dealers 
of  this  city.  As  is  generally  known,  five  promi- 
nent citizens  were  indicted  for  alleged  pro-Ger- 
man activity.  The  next  morning  the  Schmidt 
Music  Co.  came  out  in  a  live  advertisement  bear- 
ing the  caption,  "Let's  Have  Patriotic  Music  in 
Every  Home,"  above  which  appeared  a  sugges- 
tion of  the  Spirit  of  76,  backed  by  a  Columbia 
record.  The  ad  itself  read  as  follows: 
"Davenporters: 

"The  eyes  of  our  sister  States  are  upon  us 
— they  are  watching  us.  Let's  show  them  that 
we  are  loyal  to  the  good  old  United  States. 

"Hoist  your  flags! 

"Fly  them  everywhere,  every  day.  At  your 
home,  on  your  car,  at  your  place  of  business. 

"Stimulate  and  openly  express  that  true  pa- 
triotism that's  boiling  in  your  hearts. 

"Have  patriotic  music  in  your  home!  Sing  it 
— play  it — whistle  it.  Play  it  on  anything  you 
have,  if  it's  only  on  a  paper  covered  comb — or 
drum  it  on  the  table.  Never  mind  the  etiquette. 
Show  the  patriotic  spirit  of  loyalty  we  all  feel. 


"Our  president,  Mr.  Hermann  Schmidt,  fought 
for  four  years  for  our  grand  old  nation.  He  tells 
convincingly  what  an  important  part  music 
played  in  bringing  victory  to  our  nation  in  the 
Civil  War. 

"Our  present  Senate  recognizes  this  and  de- 
clares music  a  necessity. 

"They  have  prescribed  a  piano  and  talking 
machine  in  the  equipment  for  each  cantonment." 


NEW  STORE  FOR  HOLT  PIANO  CO. 

Will  Be  Settled  in  New  Location  in  Sapulpa, 
Okla.,  at  an  Early  Date — Feature  Victrolas 


I  not  Poll  Sapphire  Needles  Sure  to  Advance  in  Price 
LaSl  Villi       Get  in  Now  While  Prices  Are  Low 

Our  points  are  imported  Ceylon  Sapphire,  well 
set,  ground  to  size  and  highly  polished. 

100  lots  Edison  16c  ea. 

500  lots  Edison  14c  ea. 

1000  lots  Edison  13c  ea. 

100  lots  Pathe  15y2c  ea. 

500  lots  Pathe  13%e  ea. 

1000  lots  Pathe  12y2cea. 

Above  Prices  P.  O.  B.  Chicago 
Write  for  our  Phonograph  Hardware  Bulletin. 
We  can  supply  all  parts  for  Phonographs,  includ- 
ing Motors,  Tone  Arms  and  Cabinets.    Let  us 
know  your  requirements. 

Lakeside  Supply  Co.,  Inc.,  Chicago,  Illinois 


Tel.  Harrison  3840 


220  So.  Clark  Street 


F.  A.  DENISON  A  VISITOR 

Pacific  Coast  District  Manager  of  Columbia  Co. 
Visits  Executive  Offices — Now  on  Way  Back 
to  Coast — District  Wins  Prize  Cup 

F.  A.  Denison,  Pacific  Coast  district  manager 
of  the  Columbia  Graphophone  Co.  of  New  York, 
left  for  the  West  on  August  3  after  a  visit  at  the 
executive  offices,  two  days  of  which  were  de- 
voted to  a  meeting  of  the  district  managers. 

Mr.  Denison  will  go  directly  to  the  Coast,  with 
the  exception  of  one  or  two  stops  west  of 
Denver.  While  here  he  was  gratified  to  learn 
that  his  district  was  the  winner  of  the  President 
Whitten  cup  for  the  month  of  June,  and  one  of 
the  pleasant  features  of  his  stay  in  New  York 
was  the  receipt  of  congratulatory  telegrams 
from  his  associates  in  all  parts  of  the  country. 

In  a  chat  with  The  World,  Mr.  Denison 
stated  that  conditions  were  very  pleasing;  Co- 
lumbia sales  in  that  territory  for  the  first  seven 
months  in  the  year  showing  an  average  gain  of 
70  per  cent  .over  the  corresponding  period  of 
last  year.  Judging  from  all  indications,  Co- 
lumbia dealers  on  the  Coast  are  preparing  for 
a  banner  fall  trade,  and  are  placing  large  stock 
orders  well  in  advance  of  their  immediate  re- 
quirements. 


Sapulpa,  Okla.,  August  6. — The  Holt  Piano  Co. 
are  removing  their  business  from  8  South  Main 
street  to  the  Walters  Building  at  203  East 
Dewey  avenue,  where  they  will  be  ready  for 
business  shortly.  Their  new  location  is  ad- 
mirably situated  for  their  line  of  business,  the 
store  having  plenty  of  light,  and  being  well 
ventilated. 

The  company  will  specialize  in  Victrolas,  sheet 
music  and  Victor  records.  In  addition  will  be 
carried  a  full  line  of  pianos.  A  special  series 
of  soundproof  demonstration  rooms  have  been 
installed  in  the  new  quarters. 


CLOSE  MANY  IMPORTANT  DEALS 

Arthur  L.  Van  Veen  &  Co.,  New  York,  manu- 
facturers of  Van  Veen  booths  and  store  inte- 
riors, have  closed  a  number  of  important  deals 
during  the  past  few  weeks,  whereby  they  have 
added  the  names  of  a  number  of  well-known 
dealers  to  their  list  of  patrons.  Among  the  re- 
cent contracts  closed  for  Van  Veen  booths  are 
the  following:  Michaels  &  Co.,  Brooklyn,  N.  Y., 
well-known  furniture  house,  who  have  ordered 
booths  for  their  three  stores;  Frederick  Loeser 
&  Co.,  Brooklyn,  N.  Y.,  booths  for  their  piano 
department;  the  Flushing  branch  of  the  Long 
Island  News  Co.,  for  their  talking  machine  de- 
partment; Piser  &  Co.,  one  of  the  leading  fur- 
niture stores  in  the  Bronx,  booths,  balcony  and 
thirty-foot  record  rack. 


The  new  home  of  the  Virginia  Mercantile 
Corp.  has  undergone  extensive  improvements. 
The  talking  machine  department  will  be  known 
as  the  Grafolona  Shop,  and  a  full  line  of  Colum- 
bia and  Pathe  records  will  be  carried.  Gerhard 
Koteen  is  general  manager  of  this  Norfolk,  Va., 
concern. 


H.  Hinck,  manager  of  the  Columbia  Grafonola 
department  of  the  Meyers  Co.,  Greensboro, 
North  Carolina,  was  a  visitor  this  week  to  the 
Columbia  executive  offices,  bringing  with  him 
optimistic  reports  of  the  business  situation  down 
South. 


"You  should  not  swear  at  the  weather.  Make 
friends  with  it." 

"But  the  weather  is  so  vile  it  won't  let  me." 


100 


THE   TALKING   MACHINE  WORLD 


The  Columbia  dealer  markets  a  line  of  merchandise 
that  cannot  be  secured  elsewhere.  No  other  musical 
line  is  so  exclusive.  People  want  it  and  a  competitor 
cannot  easily  satisfy  them  with  substitutes. 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


DOMESTIC  JOBBER  IN  NORTHWEST 

The  Eilers  Music  House,  of  Portland,  Ore.,  to 
Distribute  the  Domestic  Line  in  Northwest 


The  Domestic  Talking  Machine  Corp.,  of 
Philadelphia,  recently  concluded  negotiations 
with  the  Eilers  Music  House,  of  Portland,  Ore., 
whereby  this  well-known  house  will  act  as 
wholesale  distributor  for  the  Domestic  line  in 
their  territory. 

The  Domestic  Co.,  which  has  been  making 
rapid  strides  during  the  last  two  years,  under 
the  able  direction  of  its  executives,  reports  an 
enthusiastic  reception  on  the  part  of  both  deal- 
ers and  public  for  their  new  "large  tone"  line 
of  machines,  and  the  fact  that  the  Eilers  Music 
House,  of  Portland,  has  now  become  the  Do- 
mestic jobber  for  the  Northwest  undoubtedly 
indicates  that  the  Domestic  line  will  be  ener- 
getically pushed  in  this  territory. 


BRINGS  SUIT  OVER  "VITROLLA" 

Victor  Talking  Machine  Co.  Seeks  to  Restrain 
Barnet  Olshansky  From  Use  of  That  Name 
on  Phonographs  and  From  Alleged  Use  of 
Victor  Trade-Mark — Also  Asks  for  Accounting 


Chicago,  III.,  August  8. — The  Victor  Talking 
Machine  Co.,  Camden,  N.  J.,  has  brought  suit 
for  an  injunction  and  accounting  against  Bar- 
net  Olshansky,  of  this  city,  to  restrain  him 
from  using  the  trade-mark  "Vitrolla''  on  talking 
machines.  The  complaint  was  filed  some  weeks 
ago,  and  the  answer  was  submitted  on  July  31. 
It  is  expected  that  the  suit  will  be  heard  shortly 
before  Judge  Carpenter  in  the  United  States 
District  Court.  The  Victor  Co.  claims  that  by 
the  alleged  use  of  the  name  "Vitrolla,"  the  de- 
fendant infringed  its  trade  name  "Victrola," 
and  that  packing  cases  and  other  material  bear- 
ing the  Victor  Co.  trade-mark  with  "His  Mas- 
ter's Voice"  underneath  were  found  in  the  sales- 
room and  shipping,  room  of  the  defendant. 


SALESMEN  GIVE _MEDAL  TO  EDISON 

Just  forty  years  after  Thomas  A.  Edison  made 
a  piece  of  tinfoil  say  "Mary  had  a  little  Lamb," 
which  was  the  beginning  of  the  dictating  ma- 
chine industry,  100  of  his  salesmen  gathered  at 
the  West  Orange,  N.  J.,  plant  on  Thursday  last 
and  presented  the  father  of  their  meal  ticket 
with  a  gold  medal. 

Mr.  Edison  replied  to  the  greeting  in  a  letter, 
in  which  he  Said  that  inventors  did  not  follow 
up  ideas  that  salesmen  could  not  develop  to  be 
useful,  thus  proving  that  there  is  a  little  bit  of 
trade  in  every  good  little  genius.  He  added 
that  the  development  during  the  next  forty 
years  in  the  dictating  machine  industry  would 
be  far  greater  than  anybody  dreamed. 

He  said  that  there  would  be  more  dictating 
machines  in  use  after  a  while  than  typewriters. 


Lester  L.  Leverich,  of  the  Columbia  Co.'s  ad- 
vertising department,  left  Saturday  for  a  well 
deserved  two  weeks'  rest.  His  whereabouts  are 
unknown,  but  it  is  safe  to  say  that  he  is  flirting 
with  the  "finny  tribe,"  wherever  he  may  be. 


Pathe 
Sapphire 
Ball 

and  PutL<5 
H«cord  Grooves 


The  Pathe  Guarantee 

We  guarantee  every  Pathe  Record  to 
play  with  the  Pathe  Sapphire  Ball  at 
least  one  thousand  times,  without 
impairment  to  the  unexcelled  beauty 
of  tone. 

Pathe  Freres  Phonograph  Co. 


The  Ultimate  Machine!! 

AND  WHY— 

No  needles  to  change— Pathe  Sapphire  Ball.  Guaranteed  inde- 
structible double-faced  records.  Faithful  reproduction  of  all 
overtones  and  undertones.  All  models  equipped  to  play  all 
makes  of  records.  Exclusive  tone  modulator— no  muffled  tones 
— all  wood  violin  sound  chamber. 

Largest  catalog  of  records  of 
any  company.  Largest  and 
most  beautiful  cabinets, 
model  for  model,  in  the  trade. 

We  Have  an  Attractive 
Proposition  for  Live 
Merchants  in  Our  Vicinity 

Write  today-Without  fail  Modei  25-525 

NATIONAL  PIANO  COMPANY 


Southern  Distributors 

316  N.  Howard  Street 


Baltimore,  Md. 
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REPAIRS 

TALKING  MACHINE  TROUBLES  AND 
HOW  TO  REMEDY  THEM 

Conducted  by  Andrew  H.  Dodin 


[This  department  of  The  Talking  Machine  World  is  de- 
signed for  the  service  of  all  classes  of  our  readers,  including 
those  who  make,  and  those  who  sell,  talking  machines. 

Andrew  H.  Dodin,  who  conducts  this  department,  has  a 
wide  and  enviable  reputation  as  a  repairer  of  talking  ma- 
chines and  conducts  an  exclusive  talking  machine  repair 
shop  at  176  Sixth  avenue,  New  York.  Tell  him  your  trou- 
bles through  The  World  and  he  will  help  you  if  possible. 
The  service  is  free. — Editor.] 

REPAIRS  MADE  IN  THE  HOME 

I  want  to  call  the  attention  of  the  dealer  and 
repairman  to  the  question  of  repairing  machines 
at  the  owner's  residence. 

I  have  only  recently  made  a  visit  to  a  dealer 
some  distance  from  New  York  and  was  shown 
his  repair  book  in  which  were  listed  calls  to 
be  made  at  houses.  This  particular  book  had 
over  twenty  repair  calls  listed,  some  nearly  two 
weeks  old  and  on  several  were  added  notes 
stating  that  the  customer  had  called  again  or 
telephoned  to  inquire  when  the  machine  would 
be  attended  to. 

This  is  something  which  the  dealer  should  by 
all  means  try  to  avoid.  In  case  he  does  not 
maintain  a  repair  shop  of  his  own  he  should 
call  on  his  jobber  to  attend  to  it  for  him. 

A  machine  out  of  order  tetnporarily  prevents 
the  buying  of  records,  and  is  also  a  bad  adver- 
tisement for  that  particular  make,  and  delay  in 
repairing  certainly  adds  nothing  to  the  prestige 
of  the  dealer. 

The  repairman  should  be  very  careful  in  his 
handling  of  machines  in  the  home  of  the  cus- 
tomer. Very  often  the  complaint  will  be  over 
some  very  trifling  matter — such  as  brake  leather 
squeaking,  autostop  not  working  or  speed  ad- 
justing screw  not  going  down  far  enough. 
Rather  than  go  ahead  and  take  the  motor  apart 
to  find  the  trouble,  always  make  it  a  point  to 
first  ask  the  customer  what  the  trouble  is,  and 
then  be  guided  accordingly.  You  will  find, 
in  the  course  of  a  month,  that  this  one  little 
question  first  will  save  you  hours  of  work.  An- 
other point — don't  be  too  quick  to  tell  the  cus- 
tomer what  the  trouble  is — that  this  part  is 
broken  or  that  part  is  worn  out,  or  you  give  the 
impression  that  the  machine  is  not  a  good  one, 
and  consequently  will  wear  out  soon.  This 
idea  often  leads  the  customer  to  demand  an 
exchange  of  motors,  and  once  you  do  that  when- 
ever anything  happens  to  the  machine  they  nat- 
urally look  to  you  to  make  another  exchange 
rather  than  repair  the  old  motor. 

When  replacing  broken  springs  always  make 
it  a  point  to  get  in  some  part  of  the  house 
where,  should  you  let  the  spring  slip  or  drop 
some  graphite,  it  will  not  cause  any  damage  to 
rugs  or  tables,  etc.     Remember  this. 

Needle  Pressure  on  Records 

Bridgeport,  Conn.,  July  30. 
Editor,  The  Talking  Machine  World: 

Will  you  kindly  tell  me  if  the  length  of  needle 
has  any  effect  upon  the  weight  of  the  sound  box 
on  the  record.  1  have  some  loud  tone  needles 
that  are  about  a  half  inch  long  and  play  excel- 
lently. I  also  have  some  soft  tone  needles 
about  five-eighths  of  an  inch  long,  and  they 
seem  to  bear  down  rather  heavily  on  the  record 
and  make  the  reproduction  rather  scratchy.  I 
have  thought  that  the  extra  length  needle 
might  serve  to  throw  the  reproducer  somewhat 
out  of  balance  and  cause  extra  pressure.  Your 
opinion  would  be  appreciated. — T.  J.  A. 

Answer — I  cannot  see  how  a  light  tone  needle 
could  bear  on  the  record  more  than  a  loud 
needle,  which  is  heavier.  However,  I  do  not 
think  the  extra  length  would  make  any  differ- 
ence, and  I  think  your  trouble  is  in  the  adjust- 
ment of  the  sound  box  itself. 


It  is  reported  that  the  Cappel  Furniture  Co., 
Dayton,  O.,  prominent  house  furnishers  and  fur- 
niture dealers,  will  shortly  market  its  own  line 
of  talking  machines,  although  the  details  of 
the  line  are  not  yet  ready  to  be  announced. 


A  STRIKING  RECORD  ADVERTISEMENT 

Band  Music  on  Victor  Records  to  Be  Featured 
in  Two-Page  Spread  in  Colors  in  Saturday 
Evening  Post  of  August  18 


In  line  with  the  Victor  Co.'s  featuring  of  pa- 
triotic records,  and  particularly  the  dashing 
music  of  the  military  bands,  there  will  appear 
in  the  Saturday  Evening  Post  of  August  18  a 
double  page  spread  in  colors  calling  attention 
to  "The  dashing  music  of  the  world's  greatest 
bands — on  the  Victrola,"  and  the  fact  that 
Sousa's,  Pryor's,  Conway's  and  Vessella's  bands, 
the  United  States  Marine  Band,  the  Black  Dia- 
mond Band  of  London,  the  Band  of  the  Cold- 
stream Guards,  the  Garde  Republicaine  Band 
of  France,  and  other  famous  organizations  are 
represented  by  records  in  the  Victor  catalog. 

In  the  advertisement  a  full  military  band  in 
bright  red  jackets  is  shown  marching  across 
the  space  and  the  Victor  trade-mark  is  promi- 
nently displayed  above  the  leader. 

In  a  letter  to  dealers  regarding  the  advertise- 
ment the  Victor  Co.  calls  attention  to  the  fact 


based  upon  the  Saturday  Evening  Post  circula- 
tion of  nearly  2,000,000,  the  advertisement  will 
be  read  by  between  five  and  six  million  people, 
and  therefore  cannot  but  stimulate  the  sales 
of  band  records,  and  incidentally  other  records 
in  the  catalog. 

AN  IMPORTANT  INCORPORATION 

The  Republic  Phonograph  Co.,  of  Wiscon- 
sin, which,  as  reported  elsewhere  in  The  World, 
was  incorporated  last  week  at  Manitowoc  with 
a  capital  stock  of  $20,000,  will  be  a  subsidiary 
of  the  Republic  Phonograph  Co.,  Chicago,  under 
supervision  of  Harry  T.  Schiff,  president.  The 
Wisconsin  company  will  have  three  large  build- 
ings, big  storage  space  and  track  facilities. 

LEASE  NEW  QUARTERS  IN  CHICAGO 

Chicago,  III.,  August  10. — The  Aeolian  Co. 
have  just  closed  a  lease  on  the  ground  floor  at 
116  South  Michigan  avenue,  for  a  retail  store 
in  which  the  Vocalion  will  be  featured.  There 
will  be  a  fine  concert  hall  in  the  rear  of  the 
warerooms.    O.  C.  Searles  is  manager. 


Single  and  Double  Spring  Motors, 
Tone  Arms,  Reproducers,  etc. 

In  Quantities  At  Low  Prices 


Stewart  Single  Spring  Motor 

Rigid  cast  frame.  Simple  design.  Hobbed  gears.  Powerful  and 
silent.  Plays  one  12"  or  two  10"  records.  Furnished  with  side  or 
top  speed  regulator  control. 

Our  huge  plant,  equipped  with  special  ma- 
chinery for  the  economical  production  of  large 
quantities,  places  us  in  a  position  to  offer 
phonograph  manufacturers  parts  of  quality  at 
exceedingly  attractive  figures. 


It  will  pay  you  to  use 
Stewart  parts.  Our  facilities 
enable  us  to  handle  large 
orders  promptly.  Detailed 
information  and  prices  upon 
application. 


STEWART  PHONOGRAPH  CORPORATION 

327  Wells  Street 


CHICAGO 


ILLINOIS 
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WORLD'S  CLASSIFIED  ADVERTISING 

Any  member  of  the  trade  may  forward  to  this  oftic" 
a  "Situation"  advertisement  Intended  for  this  Depart- 
ment to  occupy  a  space  of  four  lines,  agate  measure, 
and  it  will  be  inserted  free.  Replies  will  also  be  for- 
warded without  cost.  Additional  space  will  be  at  the 
rate  of  25c.  per  line.  If  bold  faced  type  is  desired  the 
cost  of  same  wilt  be  25c.  per  line. 


SALESMAN  WANTED— A  competent  man 
of  high  calibre,  qualified  to  meet  the  better  type 
of  phonograph  trade.  Possessed  of  qualities 
capable  of  development.  One  having  high  ideals 
and  big  enough  to  look  into  the  future  can  find 
an  unprecedented  opening  by  addressing  "Com- 
petent," care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York. 

FACTORY  manufacturing  a  high  class  line  of 
phonographs  complete,  retailing  for  $35,  $60,  $75 
and  $100.  Desires  connections  with  firms  direct 
who  can  contract  for  at  least  fifteen  machines 
per  week.  Address  "Box  453,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York. 

FACTORY  SUPERINTENDENT  AND 
PRODUCTION  MANAGER  WANTED— We 
have  a  splendid  proposition  for  a  man  whose 
previous  record  includes  the  successful  manage- 
ment of  a  cabinet  factory.  A  capable  man  will 
be  given  an  opportunity  to  acquire  an  interest  in 
the  business  on  a  profit-sharing  basis,  or  imme- 
diate investment  could  be  desired.  All  applica- 
tions regarded  in  strictest  confidence.  Address 
"Box  454,"  care  The  Talking  Machine  World, 
373  Fourth  Ave.,  New  York. 

WANTED— Foreman  to  take  full  charge  of 
factory  manufacturing  motor  parts  and  complete 
motors.  Experienced  producer  and  organizer 
only.  Splendid  proposition  for  the  right  man. 
Give  full  details.  Address  "Box  442,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 

FOR  SALE — Old  established  music  business 
in  prosperous  Eastern  town  carrying  Columbia 
musical  instruments  and  pianos,  everything  musi- 
cal. $4,000  takes  it  for  quick  sale.  Address 
"Box  455,"  care  The  Talking  Machine  World, 
373  Fourth  Ave.,  New  York. 

RETAIL  PHONOGRAPH  SALESMAN— 
Downtown  store  desires  the  services  of  a  com- 
petent high-calibre  salesman.  One  that  has  ini- 
tiative and  the  ability  to  manage.  Applicant 
must  furnish  unquestionable  references  as  to 
general  character — particularly  as  to  veracity 
and  integrity;  also  age,  experience,  etc.  Address 
"High  Calibre,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

BUSINESS  FOR  SALE  OR  AFFILIATION 
— $20,000,  one-half  cash  and  the  remainder  on  in- 
stalments, will  purchase  an  established  business 
with  unlimited  prospects  for  future  developments 
on  several  exclusive  talking  machine  models. 
Factory  located  in  New  York,  and  contains  a 
remarkably  fine  installation  of  woodworking 
machinery.  No  liabilities.  Owner  would  con- 
sider keeping  financial  interest  and  continuing 
the  management  temporarily  or  would  affiliate 
with  successful  manufacturer  or  distributing 
agency  able  to  advertise  and  sell  new  models  of 
talking  machines  with  unusual  sales  possibilities. 
Opportunity  of  lifetime.  Valuable  orders  under 
execution.  Address  "Box  456,"  care  The  Talk- 
ing Machine  World,  373  Fourth  Ave.,  New  York. 

WANTED— A  substantial  California  house  de- 
sires to  communicate  with  a  high  class  Victrola 
salesman  capable  of  taking  charge  of  the  sales 
end  of  a  live  department.  Must  be  intelligent 
and  resourceful.  A  permanent  position  with 
good  advancement  is  offered  right  man.  An- 
swer with  full  particulars  and  references.  Ad- 
dress "Box  457,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

BOOTHS  WANTED— Two  white  6  by  9  or 
6  by  8  demonstrating  booths  wanted  at  once. 
Address  N.  W.  Herrington,  1218  Kings  High- 
way, Brooklyn,  N.  Y.  Telephone  1283  Coney 
Island. 


FACTORY  SUPERINTENDENT  AND 
PRODUCTION  MANAGER  WANTED— 
Previous  record  must  give  convincing  proof  of 
successful  management  of  cabinet  factory.  Ar- 
rangements would  be  made  for  capable  man  to 
acquire  interest  in  business  on  profit-sharing 
scheme  or  immediate  investment  could  be  made 
with  services  to  follow  later  if  present  position 
could  not  be  left  without  long  notice.  All  ap- 
plicaticns  regarded  strictest  confidence.  State 
if  able  to  influence  orders  for  any  well-known 
selling  organization:".  Address  "Box  451,"  care 
The  Talking  Machine  Wcrld,  373  Fourth  Ave., 
New  York. 

WANTED — Foreman  to  take  full  charge  of 
factory  manufacturing  motor  parts  and  complete 
motors.  Experienced  producer  and  organizer 
only.  Splendid  proposition  for  the  right  man. 
Give  full  details.  Address  "Box  442,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New 
York. 

BUSINESS  FOR  SALE  OR  AFFILIATION 
— $20,000,  one-half  cash  (balance  by  instal- 
ments), will  purchase  established  business  with 
unlimited  prospects  for  future  developments  on 
several  exclusive  and  protected  models  of  talk- 
ing machines.  Factory  situated  in  New  York 
contains  newest  and  most  costly  types  of  wood- 
working machines  for  every  description  of  work. 
Owners  would  consider  keeping  financial  inter- 
est and  continuing  the  management  until  pur- 
chaser became  acquainted  with  business,  or 
would  affiliate  with  successful  manufacturer  or 
distributing  agencies  able  to  advertise  and  de- 
velop the  sale  of  several  new  models  talking 
machines  having  exceptional  selling  possibili- 
ties, because  of  their  novelty  and  popular  price. 
Opportunity  of  lifetime.  Valuable  orders  under 
execution.  Address  "Box  452,"  care  The  Talk- 
ing Machine  World,  373  Fourth  Ave.,  New  York. 

MAN,  middle-aged,  with  15  years'  experi- 
ence in  talking  machine  construction;  have  pat- 
ented many  new  features  covering  every  part  of 
the  talking  machine.  Would  like  to  become  as- 
sociated with  honorable  concern  desiring  to 
build  the  best  without  exception.  Am  prepared 
to  demonstrate  the  truthfulness  of  this  state- 
ment to  any  honorable  concern  truly  interested 
iri  a  proposition  of  this  kind.  This  is  absolute- 
ly new  and  no  freak.  Address  "Box  435,"  care 
The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 

POSITION  WANTED — By  young  man,  twenty-six  years 
of  age,  as  foreman  or  all  around  repair  man.  Expert  as- 
sembler. Held  a  position  as  instructor  at  the  Sonora  Phono- 
graph Co.  Would  like  to  secure  a  steady  position.  Address 
"Box  459,"  care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 


WANTED 

Job  lots  of  talking  machines  and  rec- 
ords. Spot  cash  paid  for  them.  Den- 
ninger  Cycle  Co.,  Rochester,  N.  Y. 


POSITION  WANTED — Salesman  and  manager  phono- 
graph department; — Edison  line  preferred.  Experienced. 
Hold  similar  position  now.  Address  "Box  458,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

SITUATION  WANTED— Can  you  use  a  high  class  mana- 
ger,  either  wholesale  or  retail,  a  producer  and  closer,  having 
ten  years'  experience  with  one  of  the  largest  distributors 
in  Pennsylvania.  Address  "Producer,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York.  

SITUATION  WANTED— Lady  of  ability  and  experience 
would  like  situation  as  manager  of  talking  machine  depart- 
ment where  people  are  not  afraid  to  pay  for  conscientious 
work.  Can  give  good  references.  Address  "Box  460,"  care 
The  Talking  Machine  "World,  373  Fourth  Ave.,  New  York. 

YOUNG  unmarried  man  of  good  address  and  thorough 
knowledge  of  the  selling  end  of  the  phonograph  and  record 
business  desires  to  make  permanent  connections  with  first- 
class  phonograph  company.  Can  furnish  excellent  refer- 
ences. Address  "Box  443,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


SITUATION  WANTED— By  widow,  twelve  years'  ex- 
perience in  Edison  and  Columbia  lines.  South  Atlantic 
Coast — Florida  preferred.  Address  "Box  444,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


WANTED — Several  good  retail  piano  and  phonograph 
salesmen  in  live  town  in  northern  Ohio,  over  fifty  thou 
sand  population,  good  farming  community.  Will  pay  liberal 
commission.  Address  "J.  L.  6,"  care  The  Talking  Machine 
World,  209  South  State  St.,  Chicago,  111. 

POSITION  WANTED— Experienced  wholesale  talking 
machine  salesman,  now  managing  Chicago  office,  traveling 
New  York  to  Omaha  for  St.  Louis  house.  Can  produce 
business.  Address  "J.  L.  2,"  care  The  Talking  Machine 
World,  209  South  State  St.,  Chicago,  111. 

WANTED — Phonograph  expert  wanted  to  take  charge 
of  factory.  A  man  who  understands  all  phonograph  trou- 
bles and  can  overcome  them.  Good  salary  and  steady  posi- 
tion for  the  right  man.  State  full  particulars.  Address 
"T.  M.  W.,"  care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York.  

MR.  DEALER — If  you  want  a  competent  manager  for 
your  talking  machine  department,  I  will  be  pleased  to  call 
upon  you  at  my  own  expense  for  a  personal  interview. 
Prefer  remaining  in  State  of  Pennsylvania,  but  will  con- 
sider any  location.  Can  give  best  of  reference.  Awaiting 
a  reply.  Address  "Box  446,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

POSITION  WANTED— A  highest  class  talking  machine 
salesman,  26,  no  bad  habits,  Five  years'  experience  as 
salesman  and  department  manager  for  largest  Western 
music  house,  with  whom  still  employed.  Complete  knowl- 
edge of  all  records,  and  Victor,  Columbia,  Edison  and 
Pathe  machines.  An  A-l  closer — dozens  of  very  best  refer- 
ences. Will  take  only  a  big  job.  Ready  September  1. 
Prefers  West.  Address  "Box  445,"  care  The  Talking  Ma- 
chine  World,  373  Fourth  Ave.,  New  York.  

MUSIC  BUSINESS  FOR  SALE— Old-established  profit- 
able business,  including  .large  Victor  patronage,  in  most 
prosperous  section  of  the  middle  South.  Address  "Pros- 
perous," care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 

WANTED — To  connect  with  some  good  distributor  or 
manufacturer  as  traveling  salesman.  Have  had  experi- 
ence in  the  Victor  line.  Address  "Box  447,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

WANTED — A  man  with  $5,000  to  take  over  stock  and  fix- 
tures of  a  nice  music  store  well  located  in  Central  Penn- 
sylvania and  doing  nice  business  selling  talking  machines, 
records,  sheet  music,  etc.  Present  owner  has  too  much 
other  business  which  claims  his  absolute  attention.  If  you 
have  the  above  amount  of  capital  and  are  ready  to  step 
into  a  paying  proposition,  then  let  me  hear  from  you. 
Triflers  please  don  t  write.  Address  "Box  448"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


AMERICAN 


A  new  line.  A  profitable  line'.  The 
American  Phonograph  embraces  all  the 
good  points  that  can  be  put  in  any  phono- 
graph. From  the  standpoint  of  quality 
it  is  without  equal.  The  American  plays 
all  records.  In  building  the  acoustics 
of  the  American,  we  have  worked  along 
scientific  lines.  The  tone  quality  pro- 
duced will  readily  convince  the  most 
skeptical  of  our  success.   The  American 

Machines  are  made  in  six  different  patterns,  from 
$50.00  to  $250.00.  The  materials  and  workman- 
ship in  them  are  the  best  man  and  money  can  pro- 
duce. All  American  machines  are  equipped  with 
high-grade,  well  balanced  noiseless  motors.  Not  an 
element  of  quality  has  been  overlooked.  We  will 
be  pleased  to  send  you  full  description  of  each  ma- 
chine and  solicit  your  trial  order.  If  you  are  a  live 
dealer,  don't  delay  your  sample  order. 


AMERICAN   PHONOGRAPH  CO. 

Ill  Lyon  Street  GRAND  RAPIDS,  MICH. 
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EDISON  JOBBER  IN  ATLANTA,  GA.,  HOLDS  ART  EXHIBIT 


Atlanta,  Ga.,  August  6. — A  recent  exhibition 
held  in  the  concert  hall  of  the  retail  store  of 
Phonographs,  Inc.,  Edison  jobbers,  is  shown  in 
the  accompanying  picture. 

It  was  an  art  exhibit  of  the  paintings  of 


came  to  see  these  paintings  and  to  admire  the 
splendid  hall  wherein  several  period  models  of 
the  New  Edison  are  fittingly  displayed. 

In  the  foreground  is  shown  a  Sheraton,  near 
it  another  New  Edison  in  a  cabinet  of  the  period 


Exhibit  of  Paintings  by  Charles  Gruppe,  Held  in  Recital  Hall  of  Phonographs,  Inc. 

Charles  Gruppe,  eminent  artist  and  kinsman  of  of  the  Italian  Renaissance,  and  on  the  platform 

Paulo    Gruppe,   the   distinguished   'cellist   and  at  the  end  of  the  concert  hall  stands  one  of  the 

Edison  artist.     Every  art  devotee  in  Atlanta  Queen  Anne  models. 


LARGER  STORAGE  FACILITIES  URGED 

Council  of  National  Defense  Urges  Manufactur- 
ers to  Enlarge  Their  Storage  Facilities  So  As 
to  Obviate  a  Shortage  of  Goods  This  Fall 


In  order  to  overcome  to  some  extent  the  rail- 
road transportation  problem  that  is  steadily  be- 
coming more  acute  and  which  promises  to  be 
most  serious  in  the  fall,  the  Council  of  National 
Defense  urges  that  in  view  of  war  conditions, 
the  manufacturers  develop  storage  facilities  at 


points  of  production  to  avoid  congestion  in  man- 
ufacture, secondly,  that  they  develop  such  stor- 
age facilities  for  finished  goods  near  the  point 
of  consumption  or  shipment  abroad,  in  order  to 
minimize  the  needs  of  railroad  cars  and  third, 
to  devise  ways  and  means  whereby  railroad 
cars  will  not  be  used  for  storage  purposes. 

The  storage  committee  of  the  council  also 
makes  the  further  suggestion  that  motor  trucks 
be  used  for  short  hauls  wherever  possible, 
thereby   leaving  freight  cars   free   for  longer 


hauls.  The  storage  problem  and  the  concen- 
tration and  reduction  of  transportation  de- 
mands are  now  receiving  the  earnest  attention 
of  prominent  business  executives,  and  many  col- 
lege men  are  taking  up  a  study  of  the  problems. 

It  is  pointed  out  that  the  utmost  which  the 
railroads  are  able  to  do  is  not  equal  to  the 
needs  of  the  Government  and  of  the  great 
business  being  done  to-day.  In  fact,  it  is  said, 
facilities  of  transportation  are  very  likely  to  be 
the  limiting  factor  on  general  business  unless 
there  is  close  co-operation  between  business 
men  and  the  railroads. 

The  request  is  made  therefore  of  all  mem- 
ber associations  of  the  Chamber  of  Commerce 
of  the  United  States  interested  in  this  prob- 
lem to  appoint  competent  and  energetic  com- 
mittees to  act  in  this  connection  and  to  send 
the  names  of  the  .members  of  such  commit- 
tees to  the  committee  of  which  Mr.  Catchings 
is  the  chairman,  and  to  the  storage  committee 
of  the  Council  of  National  Defense. 

There  is  much,  it  is  said,  for  such  commit- 
tees to  do.  They  can  promote  discussion  among 
business  men  and  bring  about  an  early  under- 
standing that  there  is  a  storage  problem;  they 
•can  show  what  this  problem  involves.  Among 
other  things,  reports  should  be  made  to  the 
storage  committee  of  all  onerous  and  avoidable 
conditions  regarding  packing  and  storage  in 
connection  with  both  Government  and  private 
contracts. 

Furthermore,  steps  should  be  taken  to  elim- 
inate less  than  carload  shipment  by  combining 
such  shipments  for  many  manufacturers  in  a 
locality  and  by  establishing  centers  for  distrib- 
uting by  truck  shipments  received  in  car  lots 
and  for  receiving  goods  in  a  similar  manner 
for  outbound  movement  in  car  lots.  Effort 
should  also  be  made  to  bring  about  the  loading 
of  railroad  cars  to  full  car  capacity.  Where 
such  loading  is  prevented  by  trade  customs, 
which  establish  the  unit  of  an  order  at  less 
than  maximum  car  capacity,  steps  should  be 
taken  to  change  these  customs  so  that  the  use 
of  cars  will  not  be  unduly  restricted. 

','1  U:,!|.|,'|: 


We  Make  Cabinets  of 
Unusual  Attraction 

For  Manufacturers  of  Talking  Machines 

\Y/E  are  situated  in  the  heart  of  a  great  lumber 
country  and  right  at  the  source  of  production  of 
nne  veneers.  We  can  furnish  cabinets  either  in  the 
white  or  finished,  complete  as  you  wish  them.  Our 
officers  have  had  much  experience  in  piano  and  talk- 
ing machine  making,  and  know  how  to  turn  out  ma- 
chines that  sell.  We  will  also  create  special  designs 
and  undertake  special  propositions. 


Northwestern  Cabinet  Company 


■        W.  A.  JOHNSON,  President 


MENOMONIE,  WISCONSIN  ■ 
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You  Ought  to  Know 


In  case  you  are  contemplating 
expanding  the  sphere  of  your 
business  to  include  departments 
devoted  to  Pianos,  Player-Pianos, 
Musical  Merchandise  or  Sheet 
Music,  that  you'll  find  news  and 
comments  about  them  all  in 


REVIEW 


ESTABLISHED  1876 


The  oldest  and  leading  music  trade  weekly,  which 
covers  every  branch  of  the  industry. 


It  Contains 

instructive  and  educational  articles.    Hints  on  salesmanship 
and  advertising.  Editorials  that  are  timely  and  authoritative. 
Facts  about  the  new  things  in  the  trade.    Trade  happenings 
in  all  parts  of  the  United  States. 


"Review  the  Music  Trade  With  Us" 

Send  your  $2  now  for  a  full  year's  subscription  to 


THE  MUSIC  TRADE  REVIEW 

373  FOURTH  AVENUE  NEW  YORK 
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SECOND  ANNUAL  OUTING  OF  TALKING  MACHINE  MEN,  INC. 

Members  and  Friends  Enjoy  Trip  to  Bear  Mountain  on  August  8 — Excellent  Dinner  a  Feature — 
Ball  Game  Results  in  Tie — Committee  Merits  and  Receives  Much  Praise 


The  second  annual  outing  of  the  Talking  Ma- 
chine Men,  Inc.,  was  held  last  Wednesday  at 
Bear  Mountain,  N.  Y.,  and  the  talking  machine 
dealers  of  New  York,  New  Jersey  and  nearby 
Connecticut,  accompanied  by  their  families,  and 


Roy  T.  Keith  and  His  John  Shepard,  L.  L.  Spencer 

Palm  Beach"  Ready  for  the  "Snap" 

the  representatives  of  the  local  jobbers,  who 
are  also  members  of  the  association,  thoroughly 
enjoyed  the  program  which  was  prepared  for 
their  entertainment. 

The  talking  machine  dealers  assembled  at  the 
foot  of  Forty-second  street  at  10  a.  m.,  and  left 
for  Bear  Mountain  on  the  steamer  "Robert 
Fulton"  of  the  Hudson  River  Day  Line.  The 
sail  up  the  river  was  delightful,  and  gave  the 
members  of  the  party  an  opportunity  to  become 


fought,  and  although  the  score  at  the  beginning 
of  the  fifth  inning  was  six  to  nothing  in  favor 
of  the  Thauites,  the  Davin  delegation  came  to 
the  bat,  determined  to  "do  or  die,"  and  after 
a  terrific  batting  rally  succeeded  in  evening  up 
the  score,  and  blanking  the  other  side  in  their 
half  of  the  last  inning.  The  fielding  gem  of  the 
game  was  contributed  by  Tobias,  while  Thau, 
Lockhart  and  Davin  were  strong  with  the  bat. 
As  a  tie  score  suited  both  sides,  Umpires  Evans 
and  Kaiser  decided  to  call  a  halt  to  hostilities. 

After  the  close  of  the  game,  a  number  of 
races  were  decided,  the  winners  receiving  suit- 
able prizes.  The  fat  men's  race  was  won  by 
George  Thau,  with  Al  Edelstein  a  close  sec- 
ond. The  200-yard  dash  was  won  by  Thomas 
Lockhart,  and  the  special  race  for  ladies  was 
won  by  Miss  Rose  Unger,  a  niece  of  Sol  Laz- 
arus, secretary  of  the  association. 

When  the  sporting  events  were  over,  the  mem- 
bers of  the  party  took  possession  of  the  Bear 
Mountain  dancing  pavilion,  where  they  exhibited 
their  prowess  at  the  waltz,  one-step  and  fox-trot. 
A  splendid  string  orchestra  contributed  to  the 
enjoyment  of  this  part  of  the  program. 

At  6.15  the  dealers  and»their  friends  boarded 
the  "Robert  Fulton"  for  the  return  trip,  and 
the  twilight  sail  down  the  historic  Hudson  was 
one  of  the  most  pleasant  features  of  a  perfect 


The  thorough  knowledge  of  baseball  exhibited 
by  Messrs.  Evans  and  Kaiser,  official  umpires 
of  the  game. 

The  predominance  of  Palm  Beach  suits;  for 
example,  Roy  J.  Keith, 
Joseph    H.  Mayers, 
John    H.    Bieling  and 
B.  H.  Roth. 

The  popularity  of  the 
Lazarus,  family,  par- 
ticularly the  members 
of  the  fair  sex. 

Max  Landay's  per- 
fect outing  parapher- 
nalia; also  Mrs.  Lan- 
day's evident  enthusi- 
asm in  the  day's  sport. 


Leon  Tobias,  Wm.  H.  Nolan 
in  Repose 


The  strength  of  the  Columbia  delegation  from 
headquarters;  ten 
strong,  headed  by  Dis- 
trict Manager  Bolton. 

William  Berdy's  evi- 
dent appreciation  of  the 
finer  points  of  the  na- 
tional game. 

The  popularity  of  the 

R.  F.  Bolton  and  "Junior,"      _  ..     ,         ,  . 

Paul  Heifer  Bronx    dealer  delega- 

tion— Messrs.  Smith  and  Leibowitz. 

President  Coughlin's  hearty  smile  and  hand- 
shake for  every  member  of  the  party. 

The  general  spirit  of  good  fellowship  and 
camaraderie  which  characterized  the  day's  out- 
ing from  start  to  finish. 

The  rapidity  with  which  great  bodies  were 


A  Group  Picture  on  the  "Gre< 
well  acquainted  with  each  other,  and  to  make 
preparations  for  the  day's  fun. 

Arriving  at  Bear  Mountain,  the  dealers  and 
their  friends  were  met  by  a  number  of  their 
associates  who  had  journeyed  to  their  destina- 
tion by  automobile,  and  arrangements  were  im- 
mediately completed  for  a  luncheon  to  be  served 
at  the  Bear  Mountain  Inn.  The  committee  in 
charge  of  the  outing  had  given  instructions  that 
this  luncheon  should  be  thoroughly  representa- 
tive of  the  culinary  achievement  of  this  hostelry 


day.  On  board  the  boat  every  member  of  the 
party  expressed  their  appreciation  of  the  excel- 
lent program  prepared  by  the  arrangement  com- 
mittee and  all  agreed  that  the  day's  fun  was  a 
pleasant  break  in  the  usual  business  monotony. 
The  members  of  this  committee  which  com- 
prised John  T.  Coughlin,  president  of  the  as- 
sociation, Sol  Lazarus,  secretary,  and  A.  Ga- 
luchie,  treasurer,  well  deserved  the  congratula- 
tions that  they  received  on  all  hands. 

Hundreds  of  photographs  were  taken  during 


the  Start  of  the  Fat  Men's  Race 
moved  over  the  ground  in  the  fat  men's  race. 

The  fine  work  of  the  committee  in  handling 
the  many  details. 


CLOSE  $700,000  MOTOR  CONTRACT 

Important  Deal  Closed  With  the  Otto  Heineman 
Phonograph  Supply  Co. 


Otto  Heineman,  president  of  the  Otto  Heine- 
man  Phonograph  Supply  Co.,  Inc.,  New  York, 
announced  this  week  that  the  company  had  been 


Left  to  Right:  Messrs.  Berdy,  Mielke,  Lazarus,  Coughlin, 
and  the  hotel  management  certainly  lived  up  to 
their  instructions. 

After  luncheon  the  members  of  the  party  ad- 
journed to  the  ball  field,  where  two  picked 
teams,  captained  by  George  Thau  and  J.  J. 
Davin,  announced  their  intention  of  entertain- 
ing with  a  five-inning  combat.  The  teams  lined 
up  as  follows:  Thauites — Thau,  pitcher;  Rol- 
lins, catcher;  Wilckens,  first  base;  Galuchie,  sec- 
ond base;  Lockhart,  third  base;  Heifer,  short- 
stop; Isaacs,  center  field;  Roth,  right  field;  Laz- 
arus, left  field.  Davinites — Davin,  pitcher; 
Schoonmaker,  first  base;  Manson,  catcher;  Nolan, 
second  base;  Herman,  third  base;  Tobias,  short- 
stop; Eisnitz,  center  field;  Sherman,  left  field; 
Haigh,  right  field. 

Contrary  to  expectations,  the  game  was  hard 


Galuchie  and  Goransky 

the  course  of  the  day,  and  The  World  is  in- 
debted to  Mr.  Silverstone,  of  the  S.  B.  Davega 
Co.,  for  the  majority  of  the  photographs  shown 
herewith. 


SOME  GLANCES  HERE  AND  THERE 


We  list  below  some  of  the  outstanding  fea- 
tures of  the  day's  sport;  J.  J.  Davin's  remark- 
able ability  as  a  photographer. 

The  baseball  outfit  provided  by  B.  H.  Roth, 
West  New  York,  N.  J. 

John  Shephard,  of  the  G.  T.  Williams  Co., 
and  L.  L.  Spencer,  of  the  Silas  E.  Pearsall  Co. 
— the  Damon  and  Pythias  of  the  outing. 

The  terpsichorean  ability  of  C.  F.  Bruno,  of 
C.  Bruno  &  Son,  Inc. 


The  Two  "Nines"  and  the  Umpires 

awarded  a  motor  contract  which  totaled  $700,000. 
The  company  placing  this  contract  had  carefully 
investigated  the  merits  of  many  motors,  and 
decided  that  the  Heineman  products  were  best 
suited  for  their  requirements. 

This  is  one  of  the  largest  contracts  that  has 
been  awarded  a  motor  manufacturer  in  recent 
years,  and  it  indicates  conclusively  that  the 
"Motor  of  Quality"  is  recognized  as  a  product 
which  will  render  efficient  service  under  exact- 
ing conditions.  Mr.  Heineman  takes  a  pardon- 
able pride  in  the  receipt  of  this  order,  and  is 
making  .  preparations  to  handle  similar  large 
contracts  this  coming  fall  and  winter. 


The  Bell  Talking  Machine  Corp.,  of  New  York 
City  has  increased  its  capitalization  to  $25,000. 
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THE  ROUNDUP  TELLS  OF  MEETINGS 

Recent  Convention  of  Edison  Dealers  in  New 
York  Described  in  Detail  in  Special  Publica- 
tion Issued  by  Thos.  A.  Edison,  Inc. 


The  Round-Up,  containing  the  full  account  of 
the  third  annual  convention  of  Edison  dealers, 
held  at  the  Waldorf-Astoria  last  month,  pub- 
lished by  the  advertising  department  of  Thomas 
A.  Edison,  Inc.,  has  just  been  issued.  This 
unique  publication  is  filled  with  interesting  trade 
information.  Its  thirty-two  pages  of  printed  mat- 
ter are  enlivened  with  timely  comment,  photo- 
graphs of  Edison  dealers  from  every  corner  of 

Ww  igiy'RouND'Up 

Annual  Convention  g/"  Edison  Dealers 
gftfo  United  States  and  Canada 


YORK.  JULY  12  &J3.19I7 


Cover  Page  of  The  Round-Up 

the  continent,  and  the  intensely  interesting 
trade  papers  read  at  the  convention. 

A  message  from  Mr.  Edison  is  the  leading 
article,  followed  by  one,  "The  Lesson  of  the 
Convention,"  by  William  Maxwell.  The  story 
of  the  convention  gives  a  detailed  account  of  the 
four  sessions.  Mr.  Guy  Wise,  Esq.,  is  treated 
in  comprehensive  manner  in  a  special  story. 
The  banquet  is  also  separately  treated  in  graphic 
style.  An  article  on  the  three  days'  school  of 
instruction  is  interesting.  The  trip  to  the 
laboratories  made  by  four  hundred  dealers  on 
Saturday,  July  14,  is  also  described. 

Among  the  human  interest  stories  and  per- 
sonals are  a  number  of  humorous  gems. 
"  'Major'  Goodwin  Pilots  Western  Delegates," 
"The  Cleveland-Cincinnati  Echoes,"  "Bigger 
Business  Spirit  Hums  on  D.  P.  Specials,"  "A 
Peep  Behind  the  Scenes,"  are  a  few  that  teem 
with  good  laughs  and  business  optimism. 

A  complete  roster  of  dealers  attending  the 
convention  is  also  given. 

The  helpful  character  of  the  various  papers 
read  is  to  be  gleaned  from  a  perusal  of  several 
on  general  subjects  reproduced  on  other  pages 
of  The  World  this  month. 


WE  MAKE  NOTHING  BUT 

We  have  secured  control  of  some  of  the  largest  regular  supplies  of  finest 
domestic  and  imported 

India  Diaphragm  Mica 

in  the  United  States.    This  enables  us  to  give  efficient  service  and  fair  prices. 
We  refer  to  scores  of  satisfied  customers. 

The  PHONOGRAPH  APPLIANCE  CO., 


109  West  Broadway 
-NEW  YORK 


CRYSTAL  EDGE 

MICA 


DIAPHRAGMS 


CLOSER  CO-OPERATION  ON  CREDITS 

Better  Business  Only  Possible  at  Present  Time 
Through  General  Interchange  of  Information 
Among  the  Grantors  of  Credit 


In  its  latest  weekly  bulletin  the  National  As- 
sociation of  Credit  Men  makes  a  strong  plea 
for  closer  co-operation  among  grantors  of  credit 
in  the  exchange  of  credit  information,  especial- 
ly in  view  of  prevailing  conditions: 

"Better  business,  which  cannot  be  brought 
about  without  greater  discrimination  in  the 
granting  of  commercial  and  individual  credits, 
confirms  our  belief  that  close  co-operation  be- 
tween the  grantors  of  credit  in  interchanging 
with  one  another  in  an  accurate,  honest  and  re- 
ciprocal fashion  what  their  experiences  have 
been  with  debtors,  affords  the  best  guide  to 
safe  credit  granting  and  the  defense  of  this 
system  must  be  the  order  of  the  day,  and  one 
of  the  chief  objects  of  our  association,"  says 
the  bulletin.  * 

"To  refuse  to  interchange  as  a  mere  penalty 
or  from  a  belief  in  the  individual  powers  of  a 
credit  grantor  to  do  a  sufficient  business  with- 
out the  co-operation  of  others,  is  a  serious 
mistake  and  whenever  discovered  is  to  be  de- 
plored by  members  of  the  National  Association 
of  Credit  Men. 

"There  was  brought  to  our  attention  recently 
a  communication  from  a  trade  organization 
which  suggested  to  its  members  the  refusing  of 
credit  information  to  manufacturers  who  sold 
to  retailers  direct. 

"We  have  said  unhesitatingly  in  private  com- 
munications, as  we  feel  the  need  of  saying  in 
this  public  communication,  that  it  were  unwise 
and  unscientific  to  seek  to  penalize  the  manu- 
facturers selling  to  retailers  direct  by  refusing 
to  exchange  information  with  them.  And  it  is 
foolish  to  assume  that  by  refusing  to  exchange 
information  the  manufacturer  will  be  hindered 
in  executing  his  purposes.  Whether  or  not 
the  information  is  furnished,  the  manufacturers 
will  not  be  stopped  from  selling  the  retailers, 
in  our  opinion,  and  if  left  to  their  own  de- 
vices, without  the  proper  guidance,  they  may 
sell  to  merchants  whose  business  were  better 
and  more  safely  left  with  local  wholesale  houses. 

"The  members  of  this  association,  when  re- 
ceiving communications  of  this  kind,  will  do 
well  to  counsel  with  the  organizations  issuing 
them  and  offer  the  suggestion  that  it  were  most 
unwise  to  try  to  interpose  an  obstacle  such  as 
interference  with  credit  information  exchange 
between  the  retailer  and  manufacturer. 

"We  must  stand  squarely  in  defense  of  free, 
honest  and  reciprocal  interchange,  and  to  hurt 


the  system  would  be  to  hurt  our  progress  to- 
ward better  business  and  our  efforts  to  de- 
crease the  bad  debt  waste. 

"We  say  this  with  all  respect  to  the  trade  or- 
ganizations. Their  purpose  has  been  honest, 
but  they  have  failed  to  count  upon  certain  ten- 
dencies and  principles  entering  into  the  safety 
of  credit  granting." 


MY  NIGHTMARE  OF  LABELS 


By  Louis  I.  Morrison  in  the  "Tone-Arm' 


The  band  played  "The  Star  Spangled  Banner"  as 
I  left  New  York  •  saying,  "Good-bye  Broadway," 
"One  Wonderful  Night."  "On  My  Way  to  New 
Orleans,"  "On  the  Old  Dominion  Line,"  I  sat  "All 
Alone"  and  listened  to  a  "Merry  Widow"  whose 
name  was  "Molly  0"  singing  "Love's  Old  Sweet 
Song"  and  "Come  on  and  Baby  Me."  I  said  "If 
Your  Heart  Keeps  Right"  "I'll  Await  My  Love" 
"Until"  "The  Moon  Has  Raised  Her  Lamp  Above." 
Then,  "When  Cupid  Calls"  and  "When  I  Know 
That  Thou  Art  Near  Me,"  "I'll  Sing  Thee  Songs 
of  Araby"  and  "Songs  We  Used  to  Sing  in  Dixie." 
Afterwards  we  sang  together  "Oh,  That  We  Two 
Were  Maying."  We  said  "Good  Night"  and  I 
went  to  "Happy  Slumberland,"  "Dreaming"  of  "My 
Beautiful  Irish  Maid."  I  was  up  "At  Dawn"  and 
we  were  "'Way  Down  South"  "Where  the  Red, 
Red  Roses  Grow."  As  the  "Sunlight"  "From  the 
Land  of  the  Sky-Blue  Water"  shone  she  appeared 
"I  Wonder  Why"  like  a  "Hawaiian  Butterfly,"  and 
when  we  were  "Face  to  Face"  she  said,  how  do  you 
like  "The  Dress  My  Mother  Wore."  I  said  it  made 
me  think  of  "The  Old  Folks  at  Home"  "Way  Down 
Upon  the  Szuanee  River."  We  were  "Comrades" 
and  as  happy  as  "Two  Little  Love  Bees"  "On  the 
Beach  at  Waikiki."  We  arrived  "'Way  Down 
South"  like  the  "Arrival  of  the  British  Troops  in 
France,"  but  "The  Band  Was  Playing  Dixie"  in- 
stead of  "God  Save  the  King."  We  saw  the 
darkies  "Down  Among  the  Sugar  Cane"  and  heard 
them  singing  "Old  Black  Joe"  as  they  were  "Load- 
ing Up  the  Mandy  Lee."  Some  were  dancing  "The 
Pigeon  Walk"  and  "Peter  Rabbit  Hop."  We  also 
saw  "Poor  Butterfly"  and  "Mister  Butterfly," 
"Waiting  Down  by  the  Mississippi  Shore"  for  "The 
Girl  From  Utah,"  "The  Girl  Who  Smiles."  "My 
Little  Dream  Girl,"  said  "Meet  Me  at  the  Station, 
Dear"  as  I  take  the  train  for  my  "Little,  Grey  Home 
in  the  West."  "It's  a  Long,  Long  Way  to  Tip- 
perary"  for  to  "Settle  Down  in  a  One-Horse  T own." 
I  met  her  at  the  station  and  "At  Parting,"  "In  the 
Gloaming,"  she  said  "Then  You'll  Remember  Me," 
if  not  "Then  I'll  Stop  Loving  You."  I  said  "Good- 
bye, Good  Luck,  God  Bless  You,"  somebody  shouted 
"Watch  Your  Step,"  and  I  said  "Wal,  I  Swan" — 
"  'Twas  Only  an  Irishman's  Dream." 


Increase  the  Demand  for  Your  Machines 


This  Tone  Arm  is 
Guaranteed  to  Give 
Absolute  Satisfaction 


Why  Wooden  Tone  Arms 
Are  Superior 

1.  Selected  kiln-dried,  poreless  wood,  especially 
imported  for  this  purpose. 

2.  Barrel-joint,  up  and  down  movement  that 
experience  has  proven  the  most  effective  for 
toneproof  reproduction. 

3.  Improved  Sound  Box  —  not  a  megaphonic 
transmitter,  but  advancing  a  different  idea  along 
the  natural  way  of  the  echo. 

4.  Our  perfected  Bail-Bearing  Base  has  proven 
to  be  a  phenomenal  success,  and  is  considered  by 
critics  as  one  of  the  best  on  the  market. 


MANHATTAN  PHONO  PARTS  CO.,  32  Union  Sc.,  New  York 

Write  At  Once  for  Samples  and  Quotations 
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BUSINESS  B00A1ED  BY  WAR  DEMANDS 

Reports  From  the  Federal  Reserve  Districts  of 
the  Country  Indicate  General  Activity  Pre- 
vails in  Practically  All  Lines  of  Industry 


Washington,  D.  C,  August  9. — General  busi- 
ness activities,  reflecting  in  many  localities  the 
Government's  military  preparations,  coupled 
with  some  signs  of  conservatism  because  of  fu- 
ture uncertainties,  are  reported  from  all  twelve 
Federal  reserve  districts.  A  summary  of  the 
reports  to  the  Federal  Reserve  Board  published 
to-day  follows: 

Boston,  little  change;  Liberty  Loan  had  stim- 
ulating effect  on  business  connected  with  the 
war;  some  retarding  effect  in  other  lines  be- 
cause of  uncertainty  of  money  market. 

New  York,  cautious  commitments  and  con- 
servatism in  many  lines  because  of  uncertainty 
of  courses  of  business  and  prices  during  next 
few  months. 

Philadelphia,  no  change  in  the  great  business 
activity  prevailing  in  this  section. 

Richmond,  business  generally  satisfactory; 
only  difficulty  replenishing  supplies. 

Atlanta,  manufacturing  and  industrial  lines 
feeling  the  effect  of  the  Government's  military 
preparation. 

Chicago,  resumption  of  activity  in  many  lines, 
banks  finding  good  demand  for  funds  at  firm 
rates;  little  decrease  in  deposits  through  float- 
ing the  Liberty  Loan. 

Cleveland,  business  conditions  affected  to 
some  extent  by  unsettled  questions  and  issues. 
Slowing  down  in  number  of  industries,  espe- 
cially those  in  domestic  trade. 

St.  Louis,  marked  feeling  of -confidence;  out- 
look entirely  favorable;  while  July  is  dull  season, 
business  has  held  up  remarkably  well. 

Minneapolis,  crop  situation  rather  unfavor- 
able, but  is  not  expected  to  show  immediate 
effect  on  business.  Outlook  for  remainder  of 
year  satisfactory. 

Kansas  City,  crops  good;  general  reports 
scarcity  of  materials  and  high  prices,  shortage 
farm  labor,  wholesalers  report  business  fully 
normal. 

Dallas,  outlook  very  encouraging;  labor 
scarce,  wages  high,  bank  clearings  increasing; 
much  depends  on  cotton  crop. 

San  Francisco,  bank  clearings  up  and  deposits 
down  because  of  Liberty  Loan.  High  tempera- 
tures affecting  some  crops  unfavorably,  but  large 
increase  over  last  year  assured. 


BOOK  MANY  GOOD  ORDERS 

The  Manhattan  Phono  Parts  Co.,  which  re- 
cently placed  a  wooden  tone  arm  on  the  market, 
states  ihat  it  has  received  large  orders  for  this 
tone  arm  from  well-known  manufacturers.  The 
company  has  completed  a  number  of  important 
constructional  improvements  which  add  consid- 
erably to  the  value  of  this  tone  arm,  and  ar- 
rangements are  being  made  to  take  care  of  an 
active  fall  business. 


INTRODUCE  T1PHANY  SPRING  MOTOR 

The  Tiphany  Motor  Co.,  New  York,  has  just 
placed  on  the  market  the  "Tiphany"  spring- 
motor,  which  is  radically  different  from  any 
spring  motor  introduced  in  recent  years.  Wm. 
Rotter,  associated  with  the  talking  machine  in- 
dustry for  many  years,  is  president  of  the  com- 
pany, and  this  new  motor  embodies  a  number 
of  patents  which  he  has  been  granted  recently. 

The  "Tiphany"  spring  motor  has  its  parts  en- 
closed; springs,  governor,  gears,  etc.,  all  being 
enclosed,  and  free  from  any  outside  interference. 
The  motor  is  made  in  a  number  of  sizes,  and 
the  company  is  taking  orders  now  for  October 
delivery.  Mr.  Rotter  states  that  the  new  motor 
has  been  highly  praised  by  visiting  manufac- 
turers, who  are  well  pleased  with  its  distinctive 
features. 


W.  O.  Baker,  of  Centralia,  Mo.,  has  recently 
established  headquarters  for  the  Victor-Vic- 
trola  in  that  city. 


Only  $50.00  a  Unit 

CAPACITY  2150  RECORDS 

(2  Units  Illustrated) 


MODEL  No.  2 1 50— A  Lock- 
ing Sectional  Roller  Panel 
Door  Cabinet,  equipped  with 
Ogden  Patented  Filing  De- 
vice. Made  of  Quartered 
Oak  and  Birch,  finished  to 
match  all  interiors. 


350-10  inch 
Records 


Write  for 
|0ur  Manual  of 
Filing 
Dept.  K. 


TOTAL 
SPACE  REQUIRED 
84  X  14  INCHES 
CAPACITY 
4300-10  OR  12  INCH 
RECORDS 


350-12ir?eh 

Records 
Paterctedfldjuster  for 
Usm  fi,  10  inch  Records 

Soft,  Flat  Springs 
|  Hold  Records  Qpri^ht 
And  Prevent  Warpir$. 


MODEL  No.  2150— Capacity 
2150  thin  records,  10"  or  12", 
1075  thick  records.  Largest 
capacity,  smallest  space.  In- 
stantly you  find  any  record. 
Special  models  adapted  to 
all  makes  of  records. 


Ogden's  Patented  Cabinets 


Protect  against  Dust,  Warping  and 
Theft.  Save  Time,  Space.  Money. 
:  ;  Prices  Subject  to  Change  :  : 


UNCONDITIONALLY 
GUARANTEED 


OGDEN  SECTIONAL  CABINET  CO.,  Inc.,  Lynchburg,  Va. 


REARRANGE  SUPERVISORS'  DISTRICTS   INCREASE  PAR-O-KET  RECORD  PRICE 


New  Schedule  for  Edison  Phonograph  Super- 
visors Became  Effective  Last  Week 


The  following  rearrangement  of  Edison  pho- 
nograph supervisors'  territories  based  upon  a 
more  equal  distribution  of  dealers  in  territories 
to  be  covered  became  effective  last  week.  The 
supervisors  and  territories  for  which  they  are  re- 
sponsible are:  Boston,  New  Haven,  Albany  and 
Syracuse,  H.  R.  Skelton,  with  J.  B.  D.  Gambee 
as  mechanical  instructor.  New  York,  Philadel- 
phia, Williamsport  and  Pittsburgh,  C.  S.  Gard- 
ner; J.  C.  Knipper,  mechanical  instructor.  Rich- 
mond, Atlanta,  New  Orleans,  St.  Louis,  C.  R. 
Lee;  E.  F.  Bedford,  mechanical  instructor.  Cleve- 
land, Cincinnati,  Detroit,  Indianapolis  and  Chi- 
cago, N.  Johnston;  J.  Finlayson,  mechanical  in- 
structor. Milwaukee,  Minneapolis,  Des  Moines 
and  Sioux  City,  L.  A.  Zollner;  A.  E.  Schiller, 
mechanical  instructor.  Kansas  City,  Omaha, 
Denver,  Ogden  and  Helena,  C.  W.  Burgess;  D. 
Lawson,  mechanical  instructor.  Dallas,  El  Paso 
and  Los  Angeles,  J.  A.  Shearman;  C.  A.  Har- 
rington, mechanical  instructor.  The  Dominion 
of  Canada  is  supervised  by  D.  M.  Martin,  as- 
sisted by  H.  D.  Gumaer  as  mechanical  instructor. 


The  Paroquette  Record  Manufacturing  Co., 
New  York,  manufacturer  of  the  Par-O-Ket  rec- 
ord, has  advised  its  trade  that  the  price  of  these 
records  has  been  increased  from  25  cents  to 
35  cents,  three  for  $1.  A.  P.  O'Brien,  president 
of  the  company,  states  that  this  step  was  taken 
in  order  to  give  the  jobbers  and  dealers  a  fair 
profit  and  allow  the  company  to  meet  the  tre- 
mendous increase  in  the  cost  of  raw  material, 
labor,  etc.  The  new  price  will  give  the  com- 
pany's clientele  a  chance  to  merchandise  these 
records  on  a  profitable  basis. 

The  company  has  recently  enlarged  several 
departments  at  the  factory  in  the  Bush  Terminal 
Building,  Brooklyn,  N.  Y.,  in  order  to  accommo- 
date the  requirements  of  its  dealers  this  fall, 
and  judging  from  the  popularity  of  the  new  lists 
that  have  been  issued  recently  the  factory  will 
be  oversold  during  the  coming  fall  and  winter. 


VISITED  TRADE  IN  TORONTO 


TO  BE  REPRESENTED  AT  THE  CAPITAL 


J.  Newcomb  Blackman,  the  newly  elected 
president  of  the  National  Association  of  Talk- 
ing Machine  Jobbers,  has  been  active  recently 
in  making  arrangements  whereby  the  associa- 
tion's members  will  be  well  represented  at 
Washington  in  reference  to  any  matters  pertain- 
ing to  the  talking  machine  industry.  He  has 
taken  up  the  matter  of  proper  legal  representa- 
tion at  the  Capital,  as  he  believes  that  present 
conditions  well  justify  the  careful  consideration 
and  attention  of  the  association  and  its  members. 


E.  A.  Widmann,  president  of  the  Pathe  Freres 
Thonograph  Co.,  Brooklyn,  N.  Y.,  left  recently 
for  Toronto,  Canada,  where  he  spent  a  few 
days  with  the  officials  of  the  Pathe  Freres 
Phonograph  Co.,  of  Canada.  This  company 
has  been  making  remarkable  progress  the  past 
few  months,  and  the  output  of  its  record  fac- 
tory is  steadily  increasing. 


The  Metropolitan  Phonograph  Co.,  of  Read- 
ing, Pa.,  has  removed  from  757  Penn  street  to 
739  on  the  same  thoroughfare. 


RECEIVE  SPLENDID  REPORTS 

W.  C.  Fuhri,  United  States  manager  of  the 
Columbia  Co.,  is  receiving  splendid  reports  from 
the  district  managers  throughout  the  country 
relative  to  the  sales  totals  for  the  month  of 
July.  The  prosperous  condition  of  the  Colum- 
bia trade  is  evidenced  in  the  reports  submitted 
by  District  Manager  Denison  with  headquarters 
in  San  Francisco,  showing  that  the  month  of 
June  closed  with  an  increase  of  125  per  cent, 
over  June,  1916; 
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TWO  NEW  SONORA  MODELS 


Just  Placed  on  the  Market  Have  Won  a  Large 
Degree  of  Favor  With  the  Trade 


"Intermezzo' 


The  Sonora  Phonograph  Corp.,  New  York, 
has  just  placed  on  the  market  two  new  models 
of  the  "Sonora"  pho- 
nograph, designated 
as  the  "Intermezzo" 
and  the  "Rhap- 
sody." Both  of 
these  instruments 
are  already  meeting 
with  popular  favor 
with  the  Sonora 
dealers,  and  orders 
have  been  received 
totaling  into  the 
thousands. 

The  "Intermezzo," 
which  retails  at  $135, 
has  an  unusually  ar- 
t  i  s  t  i  c  cabinet  de- 
sign, the  attractive- 
ness of  •  which  may 
be  realized  by  the 
accompanying  illus- 
tration. It  is  forty- 
s  i  x  and  one-half 
inches  high,  and  has  all  the  constructional  fea- 
tures which  have  contributed  to  the  prestige  and 
success  of  the  Sonora  line.    Its  tone  quality  has 

won  praise  from 
Sonora  dealers 
everywhere,  and 
the  "Intermezzo" 
bids  fair  t  o  be- 
come one  of  the 
most  popular 
sellers  in  the  ex- 
tensive Sonora 
line. 

The  "Rhap- 
sody" retails  at 
$60  and  with  rec- 
ord  cabinet  No. 

retails  at 
$87.50.  It  is 
equipped  with 
the  usual  Sonora 
mechanical  fea- 
tures, and  for  an 
instrument  of  its 
size  possesses  ex- 
"Rhapsody"  ceptional  tone 

qualities.  It  measures  eighteen  and  one-quar- 
ter inches  in  width,  fourteen  and  one-half  inches 
in  height  and  seventeen  inches  in  depth. 

Both  of  these  new  models  are  furnished  in 
golden,  fumed,  Early  English,  or  mission  oak, 
brown  mahogany  or  mahogany. 


IT  HELPS  RECORD  BUSINESS 


The  Multiplex  Display  Fixture  Co.,  St.  Louis, 
Mo.,  is  manufacturing  a  display  fixture  known 
as  the  "Multiplex"  record  hanger  displayer. 
This  fixture  is  being  used  by  dealers  through- 
out the  country  who  state  that  it  helps  them 
materially  in  developing  record  business.  It  is 
so  constructed  that  twelve  monthly  record 
hangers  are  attractively  displayed  in  neat  black 
enamel  frames,  requiring  but  a  small  space. 
This  fixture  enables  the  customers  to  view  and 
review  the  old  as  well  as  the  new  hangers,  sim- 
ply by  turning  the  leaves  or  "wings"  of  the 
"Multiplex"  from  left  to  right  or  vice  versa.  It 
is  of  correct  size  to  accommodate  the  Victor, 
Columbia,  Edison,  Pathe  and  Emerson  hangers, 
and  many  dealers  have  traced  increased  record 
sales  to  the  use  of  this  display  hanger. 


MEETING  OF  TALKING  MACHINE  MEN 

A  regular,  meeting  of  the  Talking  Machine 
Men,  Inc.,  the  local  organization  of  jobbers  and 
retailers,  will  be  held  at  2  p.  m.  today  (August 
15)  in  the  directors'  room  of  the  Merchants' 
Association  of  New  York  in  the  Woolworth 
Building. 


NEW  CATALOG  ON  OGDEN  SYSTEM 

Various  Features  of  the  Ogden  System  of  Rec- 
ord Filing  Shown  in  Detail  in  New  Volume — 
Every  Feature  Carefully  Explained 


The  Ogden  Sectional  Cabinet  Co.,  Lynchburg, 
Va.,  has  just  issued  a  most  comprehensive  new 
catalog.  It  is  really  a  treatise  on  record  filing 
and  describes  in  detail  the  Ogden  System.  Every 
feature  of  the  system  is  carefully  illustrated 
through  the  medium  of  special  drawings  and 
photographs,  and  the  readers  of  the  catalog 
thereby  secure  an  excellent  idea  of  just  how  the 
system  operates,  just  what  equipment  they  will 
require  and  the  approximate  price.  The  Ogden 
System  of  record  filing  is  continually  making 
new  friends  in  the  trade,  with  the  resultant  de- 
mand that  has  necessitated  the  expansion  of  the 
Ogden  plant  on  several  occasions.  For  the 
past  several  weeks  it  has  been  necessary  to  work 
a  night  force  at  the  plant  to  keep  up  with  orders 
which  are  reaching  headquarters,  so  as  to  in- 
sure prompt  deliveries. 


FRAAD  CO.  MAKE  ASSIGNMENT 

The  Fraad  Talking  Machine  Co.,  Inc.,  talking 
machines,  at  224  West  Twenty-sixth  street,  New 
York,  assigned  on  Saturday  last  for  the  benefit 
of  creditors  to  Isidore  A.  Rabinow.  Frank  C. 
Cozens  is  president  of  the  company.  It  was 
incorporated  in  1916. 


NEW  MODEL  COVER  SUPPORT 

Chicago,  III.,  August  13. — The  Chicago  Hinged 
Cover  Support  &  Balance  Co.  has  just  an- 
nounced and  placed  on  the  market  a  new  im- 
proved model  of  their  hinged  cover  support 
for  talking  machines.  The  new  model  has  beerf 
considerably  simplified  in  construction,  and  is 
offered  at  a  lower  price  than  earlier  models. 
The  hinged  and  balanced  cover  support  has 
proven  very  popular,  and  is.  being  installed  as 
part  of  the  regular  equipment  of  several  makes 
of  machines.  Its  use  eliminates  the  ordinary 
catch  holding  the  cover  and  the  latter  may  be 
placed  in  any  pos:tion  and  balanced  there  with- 
out difficulty. 


Dealer  Profit  Almost  Doubled 


Now  35c  Retail 

Par-O-Ket  Quality  Must  Be  Maintained 


R 


AW  materials  cost  us  more.    It  costs  you  more  to  do  busi- 
ness. The  raise  helps  us  both  and  the  quality  of  Par-O-Ket 
Quality  Records  is  safe.  Nothing  would  induce  us  to  lower  that. 

It  is  the  Quality  of  Par-O-Kets  that  distinguishes  them  from 
all  other  low-priced  records.  That  has  made  them  such  tre- 
mendous sellers.  That  has  given  the  public  at  a  reasonable 
price  the  best  music  perfectly  rendered. 

This  change  in  price  nearly  doubles  your  profits,  without 
reducing  your  sales.  Even  doubling  the  retail  price  would  not 
stop  music  lovers  from  buying  Par-O-Ket  Records,  for  quality 
equal  to  Par-O-Ket  Quality  cannot  be  bought  anywhere  for  less 
than  75c — and  this  the  public  knows. 


Paroquette  Record  Mfg.  Co. 

47  West  34th  St.  NEW  YORK 

Distributors  Wanted  in  Every  City —  Write  Today 
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The  Manner  in  Which  Advertising  Produces 

The    Desired    ReSultS  "     By  Charles  L.  Benjamin 


In  an  address  on  "The  Copy  Factor,"  deliv- 
ered before  the  recent  convention  of  the  Asso- 
ciated Advertising  Clubs  of  the  World  in  St. 
Louis,  Charles  L.  Benjamin,  of  Chicago,  had 
the  following  to  say  regarding  the  gradual  de- 
velopment of  interest  and  subsequently  a  pros- 
pect list  through  advertising  and  what  the  ad- 
vertising must  expect  in  the  matter  of  results. 
He  said,  in  part :  ■ 

"That  indefinite  group  of  people  that  you 
call  your  'Prospect  List'  is  not  a  fixed  quantity 
— the  only  thing  constant  about  it  is  constant 
change.  Men  die,  businesses  fail,  purchasers 
shift  from  one  line  of  trade  to  another,  families 
remove  to  other  cities  and  new  families  take 
their  places.  The  bachelor  or  bachelor  girl 
living  in  a  boarding  house  does  not  respond  to 
advertisements  of  suburban  homes  or  household 
furniture,  but  the  moment  they  marry  these 
same  people  become  purchasers  of  homes  and 
furniture  and  hundreds  of  other  things  that 
they  never  would  have  thought  of  buying  while 
they  were  single.  So,  also,  you  may  advertise 
an  automobile  accessory  for  years  and  get  no 
response  from  the  man  who  doesn't  own  an  au- 
tomobile— but  the  moment  he  buys  one  you 
cash  in  on  the  effect  your  advertising  has  pro- 
duced on  that  man's  mind. 

"For  every  reader  who  responds  to-day  to 
your  advertisement  there  are  hundreds  who 
make  no  immediate  response  but  who,  never- 
theless, are  favorably  influenced  by  the  adver- 
tising and  who  will  be  numbered  among  your 
customers  at  a  later  day.  The  process  of  fa- 
miliarizing the  public  (or  some  specific  part  of 
the  public  such  as  a  particular  trade  or  profes- 
sion) with  the  merits  of  an  article  by  means  of 
advertising  is  a  gradual  process,  and  long  after 
the  advertising  has  done  its  work  there  will  still 
be  many  who  have  not  become  purchasers  of 
the  article  advertised  either  because  they  do 
not  need  it  at  present,  or  because  they  are  un- 
able to  afford  it,  or  for  some  other  reason  be- 
yond the  power  of  advertising  to  alter. 

"If  in  these  remarks  I  seem  to  have  drifted 
from  my  subject — which  is  'copy' — let  me  plead 
as  an  excuse  the  necessity  of  clearly  under- 
standing the  manner  in  which  advertising  pro- 
duces its  results. 

"The  beginner  in  advertising  too  often  assumes 
that  advertising  operates  like  a  nickel-in-the-slot 
machine — he  expects  to  deposit  his  money  and 
immediately  receive  his  reward.  On  the  con- 
trary, the  creation  of  sentiment  favorable  to  an 
advertised  product  is  a  deliberate — one  might 
say  a  slow — process.  Here  and  there  an  imme- 
diate response  is  produced,  but  the  great  mass 
of  people  change  their  habits  of  thought  and 
action  slowly.  This  fact  is  not  without  its 
compensating  advantages,  for  while  it  means  a 
long,  up-hill  struggle  to  establish  a  new  prod- 
uct in  public  favor,  it  also  means  that  once 
established  the  manufacturer  will  reap  dividends 
on  his  advertising  investment  year  after  year, 
since  people  are  just  as  slow  to  cease  purchasing 
an  article  with  which  they  have  become  familiar 
as  they  are  to  begin  purchasing  it  when  it  is 
new  and  unfamiliar  to  them. 

"In  my  own  mind  I  think  of  advertising  as 
akin  to  an  endowment  policy — an  investment 
on  which  the  annual  premium  exceeds  the  divi- 
dends in  the  beginning  but  which  in  the  end  be- 
comes a  constant  and  unfailing  source  of  reve- 
nue. When  this  conception  of  advertising  be- 
comes more  general — as  it  will  in  time — we  shall 
see  the  end  of  one  time  insertions,  which  to 
my  mind  constitute  the  greatest  source  of  waste 
in  advertising.  A  piece  of  cold  steel  which 
resists  the  strongest  hammer  blow  can  be  made 
to  flow  like  water  by  pressure  constantly  ap- 
plied. So  advertising  alters  public  opinion  not 
by  one  nor  by  a  succession  of  blows,  but  by 
unremitting  pressure. 

"I  have  said  that  the  first  requisite  of  adver- 


tising copy  is  that  it  shall  be  capable  of  grip- 
ping the  attention  of  the  reader.  The  second 
requisite  is  that  it  shall  be  capable  of  holding 
the  reader's  attention  to  the  end.  The  longer 
the  copy  the  greater  the  difficulty  of  maintain- 
ing the  interest,  hence  it  is  a  safe  rule  to  boil 
your  copy  down.  If  you  believe  that  your  busi- 
ness or  your  product  is  one  that  cannot  be 
adequately  described  without  taxing  the  possi- 
bilities of  the  English  language  to  the  limit, 
read  the  first  chapter  of  Genesis  in  which  the 
story  of  the  creation  of  the  universe  is  told  in 
less  than  a  thousand  simple  words.  Tack  up 
over  your  desk  the  shortest  verse  in  the  Bible 
— 'Jesus  wept' — and  try  to  improve  on  this  sim- 
ple sentence.  I  think  it  is  Macaulay  who  says 
in  one  of  his  essays  'Whenever  you  have  writ- 
ten any  lines  that  impress  you  as  being  par- 
ticularly fine,  cross  them  out.'  Stick  to  simple 
language — the  language  of  the  common  people 
that  Lincoln  knew  how  to  use  so  well. 

"Here  is  a  good  rule  to  remember  when  writ- 
ing advertising — -a  rule  that  illustrates  in  its 
own  text  the  thing  recommended,  'Eliminate 
polysyllabic  idioms  derived  from  the  Greek  and 
Latin  languages  and  substitute  equivalent  ex- 
pressions of  Anglo-Saxon  origin.  In  other 
words,  cut  out  the  long  words  taken  from  the 
Greek  and  Latin  tongues  and  use  instead  short 
Anglo-Saxon  words. 

"When  writing  an  advertisement  forget  that 
what  you  write  is  going  to  be  read  by  a  lot  of 
different  people,  and  write  as  you  would  talk 
if  you  had  just  one  man  or  woman  in  front  of 
you. 

"Don't  start  off  by  saying:  'We  beg  to  an- 
nounce'— that  style  of  beginning  an  advertise- 
ment went  into  the  discard  years  ago.  Don't 
say:  'We  want  to  call  your  attention,  etc' 
The  way  to  get  the  reader's  attention  is  to  tell 
him  something  interesting  right  at  the  start. 

"A  successful  advertising  man  once  said  that 
nearly  every  piece  of  advertising  matter  that 
had  come  to  his  attention  could  be  improved 
by  cutting  out  the  first  paragraph.  Even  ex- 
perienced writers  often  find  difficulty  in  getting 
right  into  the  heart  of  their  subject  without  lead- 
ing up  to  what  they  have  to  say.  After  you 
have  written  your  copy  read  over  carefully  the 
first  paragraph  or  two  and  if  you  find  that  you 
have  taken  a  running  start  before  you  jumped, 
cut  out  the  start  and  jump  right  into  your  sub- 
ject in  the  first  sentence. 

"Whenever  you  can  cut  out  a  'we'  or  an  T 
do  it,  and  substitute  a  'you.'  Forget  what  you 
want  and  think  of  what  the  person  you  are 
addressing  is  most  likely  to  want.  Every  man 
is  the  hub  of  his  own  universe.  You  are  in- 
terested in  your  affairs  and  your  prospective 
customer  is  interested  in  his  affairs.  When  he 
buys  it  will  be  to  gratify  himself,  not  you. 
So  keep  yourself  and  what  you  want  in  the  back- 


ground when  you  write  an  advertisement  and 
try  to  see  your  proposition  from  the  viewpoint 
of  the  buyer.  In  the  booklet,  or  catalog,  you 
tell  your  whole  story  to  a  person  who  has  al- 
ready indicated  interest  in  the  subject;  but  in 
the  advertisement  you  merely  suggest  what  an 
interesting  story  you  could  tell  if  given  the  op- 
portunity. The  advertisement  designed  to  pro- 
duce inquiries  must  arouse  interest  without  sat- 
isfying it.  The  last  paragraph  of  the  adver- 
tisement must  leave  the  reader  in  the  same 
state  of  mind  as  the  person  who  has  just  fin- 
ished reading  the  first  chapters  of  a  continued 
story.  When  you  have  told  the  reader  just 
enough  to  make  him  desire  to  know  more — stop! 
— don't  tell  him  another  word.  But  while  the 
desire  to  know  more  grips  him  make  a  quick 
finish  with  a  reference  to  the  booklet  that  you 
will  be  glad  to  send  free  on  request." 

PURCHASE  UDDEHOLM  SPRING  STEEL 

Otto  Heineman  Co.  Secures  500,000  Pounds  of 
Imported  Swedish  Bronzed  Spring  Steel 

Otto  Heineman,  president  of  the  Otto  Heine- 
man  Phonograph  Supply  Co.,  Inc.,  New  York, 
stated  this  week  that  the  company  had  just  pur- 
chased 500,000  pounds  of  the  highest  grade  im- 
ported Swedish  bronzed  spring  steel.  This 
product  is  known  as  "Uddeholm"  spring  steel, 
and  is  recognized  the  world  over  as  a  quality 
product  and  a  leader  in  its  field. 

Mr.  Heineman  states  that  it  is  the  intention 
of  his  company  to  use  this  spring  steel  exclu- 
sively in  the  future,  as  the  Heineman  experi- 
mental laboratory,  after  exhaustive  tests  and 
trials,  has  found  that  this  steel  eliminates  spring 
breakage,  and  gives  maximum  service.  In  fact, 
they  state  that  their  tests  have  proven  that  this 
particular  make  of  spring  steel  is  the  best  that 
can  be  used  for  phonograph  motors. 

The  company  has  already  installed  expensive 
machinery  which  will  enable  it  to  cut,  roll  and 
coil  this  spring  steel,  and  these  new  arrange- 
ments will  further  enhance  the  efficiency  which 
characterizes  the  Heineman  factory,  and  which 
has  been  such  an  important  factor  in  the  un- 
usual success  of  the  various  products  of  this 
company. 


GEO.  W.  LYLEAT  HIS  DESK 

George  W.  Lyle,  assistant  to  President  Wid- 
mann  of  the  Pathe  Freres  Phonograph  Co., 
Brooklyn,  N.  Y.,  returned  to  his  desk  Monday 
after  a  week's  stay  at  his  summer  home  in  Sum- 
mit, N.  J.  Mr.  Lyle,  who  is  one  of  the  best- 
known  members  of  the  talking  machine  industry, 
has  been  very  busy  the  past  few  months,  and 
his  activities  are  reflected  in  the  increased  popu- 
larity of  the  Pathe  products  with  the  dealers 
throughout  the  country. 


SLIP  THEM  !N  A 


Protect  Your  Customers' 
Expensive  Records 

Mr.  TALKING  MACHINE  DEALER: 

Do  your  customers  break  their 

EXPENSIVE  RECORDS 

because  they  try  to  keep  them  in  a  cheap,  clumsy 
and  unsafe  album? 

IN  PROTECTION  ALONE 

to  the  Records  which  cost  $2,  $3,  $4,  $5  apiece 

THE  CRIP-N  RECORD  FILE 

WILL  PAY  FOR  ITSELF  MANY  TIMES 

Adapted  for  all  standard  records. 
Fits  any  itandard  machine. 

CRIPPEN-RASE  CO.,  Inc., 
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DO  IT  NOW -THE  SECRET  OF  GETTING  THINGS  DONE 

By  PERCY  BROWN,  Superintendent  Disc  Record  Manufacture,  Columbia  Graphophone  Co. 


American  business  men  hold  that  the  only- 
way  to  learn  to  do  things  is  to  do  them. 

To-day  is  essentially  the  day  of  the  business 
sciences,  but  a  short  time  ago  it  was  assumed 
that  Greek  and  Latin  fitted  the  boy  for  the 
man's  work  in  business;  that  the  college  and 
university  were  to  be  looked  to  for  our  men  of 
affairs. 

Now  men  are  coming  to  realize  that  book 
learning  is  like  a  fertilizer;  it  cannot  of  itself 
produce  anything  but  can  stimulate  growth  when 
practical  experience  is  added  to  the  soil  of 
work. 

Optimism  inspires  all  and  gives  a  man  great 
hope  and  courage.  He  sees  things  to  do.  He 
believes  they  can  be  done.  Then  he  goes  ahead 
and  does  them.  These  qualities  of  hope,  op- 
timism and  courage  are  common  to  millions  of 
men,  doing  great  things.    The  personal  power 


of  every  man  in  our  great  factory  is  needed  to 
help  it  to  do  greater  things  than  ever  done 
before. 

Each  employe  has  at  least  one  idea  worth 
getting. 

Every  one  is  worth  consideration. 

Sound  practical  suggestions  can  be  secured 
from  all  sources. 

Search  among  your  fellow  workers  and  you 
are  sure  to  find  thCm  in  touch  with  matters  that 
do  not  get  to  the  desk  in  the  ordinary  run  of 
affairs. 

Encourage  them  to  do  things  and  find  leaks 
which  will  help  you  in  turn  to  do  greater 
things.  Ambition  must  be  stimulated  by  full 
recognition  of  merit. 

Whoever  strives  earnestly,  looks  forward  to 
do  what  he  can  in  every  effort  he  makes. 

It  is  this  great  confidence  that  has  built  up 


our  great  business.  Lack  of  personal  interest 
is  responsible  for  many  rejections. 

Promotion  is  not  very  rapid  for  those  who 
make  mistakes  and  yet  to  do  things  is  to  secure 
promotion. 

Let  the  other  man  do  the  talking,  but  you 
do  things. 

Much  of  this  ability  must  come  from  certain 
intuition  or  rather  natural  genius. 

Put  with  this  experience — the  best  teacher — 
and  you  have  the  necessary  qualifications.  Be 
convinced  of  the  soundness  and  truth  of  your 
own  idea  and  then  go  to  it  and  do  it. 

Don't  be  a  machine.    Be  a  man. 

Remember  that  what  you  do  is  only  a  little 
more  important  than  how  you  do  it. 

Be  honest  with  yourself  in  estimating  your 
abilities  and  guard  against  underrating  the  brain 
power,  education  and  training  demanded  by 
the  position. 

Often  your  employer  seeks  to  discover  your 
dependability,  and  since  you  never  know  when 
your  trial  is  on,  your  only  safety  lies  in  doing 
everything  as  if  it  were  the  one  important  thing 
in  the  world. 

Ask  yourself  often:  "Have  I  done  an  honest 
man's  work?" 

Take  every  opportunity  to  find  out  "How  it 
is  done." 

Remember  Abraham  Lincoln  once  said:  "I 
do  not  think  much  of  a  man  who  is  not  wiser 
to-day  than  he  was  yesterday." 

The  factory  is  full  of  opportunities  for  useful 
service;  it  is  easy  for  the  right  man  to  do  things. 

Put  into  each  particular  problem  your  own 
personality  and  do  not  throw  away  your  largest 
asset  by  failing  utterly  to  create  a  friendly  re- 
lationship with  your  fellow-employes. 

Try  to  help  the  men  to  understand  that  the 
co-operative  effort  of  all  is  the  only  way  to 
work  and  is  an  essential  art  of  the  organiza- 
tion. 

Teach  them  to  become  accustomed  to  seeing 
you  doing  things  and  instill  into  them  the  neces- 
sity of  also  doing  things. 

When  you  cheer  up  the  other  fellow,  you 
brace  up  yourself,  even  though  you  may  not 
realize  it,  and  so  we  all  may  help  the  other 
fellow  as  well  as  ourselves  by  passing  along 
good  cheer  and  encouragement. 

Through  personality  one  can  create  a  spirit 
of  loyalty  to  the  vast  organization  of  which  we 
are  all  a  part. 

When  this  has  been  done  we  have  the  most 
powerful  invention  of  this  wonderful  century. 
If  you  have  hard  work  to  do 

Do  it  now 
To-day  the  skies  are  clear  and  blue 

To-morrow  clouds  may  come  in  view 
Yesterday  is  not  for  you — 
Do  it  now. 


CHAS.  W.  LUHR  NOW  WORKS  MANAGER 

Succeeds  C.  E.  Fairbanks  in  Important  Post 
With  Phonograph  Division  of  Thos.  A.  Edi- 
son, Inc. — G.  T.  Owen  Succeeds  Mr.  Luhr 

Charles  W.  Luhr,  who  recently  succeeded  C. 
E.  Fairbanks,  resigned  as  vice-president  and 
works  manager  of  the  Phonograph  Works  of 
Thomas  A.  Edison,  Inc.,  has  been  with  the  Edi- 
son interests  for  nearly  a  quarter  of  a  century. 
He  has  been  identified  with  the  manufacture  of 
phonographs,  electro-therapeutic  instruments, 
X-ray  apparatus  and  motion  picture  machines. 

Mr.  Luhr,  with  Charles  Dally,  was  sent  to 
Buffalo  in  1901  with  an  X-ray  outfit  at  the  di- 
rection of  Mr.  Edison  to  assist  the  surgeons  in 
locating  the  bullet  fired  by  the  assassin  who 
fatally  wounded  President  McKinley. 

In  1911  Mr.  Luhr  was  transferred 
Edison  Phonograph  Works"  to  the  laboratory 
to  take  charge  of  the  experimental  and  preci- 
sion department.     In  1913  he  became  superin- 
tendent. 

George  T.  Owen,  who  was  recently  promoted 
to  assume  the  position  formerly  held  by  Mr. 
Luhr,  has  been  with  the  Edison  laboratories 
since  June,  1916.  He  has  had  many  years  of 
training  in  auditing  and  accounting. 


REG.  U.  S.  PAT.  OFP. 


Service  That 
Means  Profit 


The  Pa  the  Guarantee 

We  guarantee  every 
Pathe  Record  to  play  ■ 
at  least  ONE  THOU- 
SAND    TIMES  with 
the     Pathe  Sapphire 
Ball,    without    impair-  ■§ 
ment  to  the  unexcelled  = 
beauty  of  tone. 

Pathe  Freres  Phonograph  Co. 


An 

Enlargement 
of  the 

Pathe 
Sapphire 
Ball 

•ltd  Path!, 
Record  Grooves 


It's  the  unexpected  that  always  happens  in  a 
phonograph  dealer's  shop.  There's  a  run  on  a 
certain  model  instrument.  Or  on  records  by  a 
certain  artist  who  has  become  famous  over- 
night. The  dealer  has  to  deliver  the  goods  or 
lose  the  confidence  of  his  customers. 

Thrice  prepared  is  the  Pathe  dealer  whom 
we  serve.  Our  storerooms  are  a  vast  reservoir 
of  the  newest  Pathe,  European  and  American 
Double  Disc  Records  and  of  Pathephones. 
Soon  as  a  dealer  sends  us  his  order,  the  goods 
are  on  the  way  to  his  store.  An  unexpected 
demand  is  a  profitable  demand  for  Pathe 
merchants. 

For  further  details  of  our  service  write  us 
to-day.  We  have  a  special  proposition  for 
those  who  are  not  yet  Pathe  dealers. 


Mooney-Mueller- 
Ward  Co. 


Indianapolis 


Pathe  Distributors  - 
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COLUMBIA  CUP  WINNERS  ANNOUNCED 

Salesmen  and  District  Having  Highest  Sales 
Quota  for  Month  of  June  Awarded  Prizes 


George  W.  Hopkins,  general  sales  manager 
of  the  Columbia  Graphophone  Co.,  New  York, 
announced  last  week  the  winners  for  the  month 
of  June  in  the  contests 
which  were  inaugurated 
recently  for  the  owner- 
ship of  two  beautiful 
silver  loving  cups  do- 
nated by  Francis  S. 
Whitten,  president  of 
the  company.  As  an- 
nounced some  time  ago 
in  The  World,  Presi- 
dent Whitten  has  do- 
nated one  cup  to  be 
competed  for  by  the 
five  districts  in  the  Co- 
lumbia sales  organiza- 
tion. This  contest  was 
Salesmen's  Trophy  started  June  1,  and  will 
be  continued  from  month  to  month  until  such 
time  as  one  district  shall  have  won  the  cup  for 
the  third  time.  He  has  also  donated  five  cups 
to  be  competed  for  by  the  salesmen  in  each  dis- 
trict. These  contests  will  also  run  from  month 
to  month  until  one  particular  salesman  in  each 
district  shall  have  won  the  cup  for  the  third 
time,  when  it  becomes  his  permanent  property. 

In  the  June  contest  the  district  cup  was  won 
by  the  Pacific  Coast  territory.  F.  A.  Denison, 
district  manager.  The  cup  will  remain  in  the 
custody  of  the  Los  Angeles  store  in  this  district 


Cup  Offered  to  Best  District 

for  one  month,  as  this  store,  which  is  under  the 
management  of  W.  F.  Stidham,  was  the  leading 
factor  in  the  Pacific  Coast  territory's  victory. 

The  winners  of  the  salesmen's  cups  in  the  va- 
rious districts  were  as  follows:  Pittsburgh  ter- 
ritory, S.  W.  Lukas,  Pittsburgh  store;  Chicago 
territory,  C.  R.  Salmon,  St.  Louis  store;  Phila- 
delphia territory,  D.  F.  Jester,  Baltimore  store; 
New  York  territory,  R.  R.  Wilson,  New  York 
store.  The  winning  salesman  on  the  Pacific 
Coast  will  be  announced  next  week. 

As  each  district  wins  in  the  contest  for  the 
district  cup  the  name  of  the  winning  district 
manager  and  winning  store  manager,  together 
with  the  month  in  which  they  won,  will  be  en- 
.  graved  on  the  cup.  In  the  contest  for  the 
salesmen's  cups,  the  name  of  each  winning  sales- 
man and  the  month  in  which  he  wins  will  be 
engraved  on  the  cup  for  his  district.  The 
salesmen  who  are  the  final  winners  of  these 
cups  will  receive,  in  addition  to  these  trophies, 
a  personal  trophy  from  President  Whitten. 


It  Certainly 

Sells  RECORDS 

The  Multiplex  sells  the  old 

numbers— those  which  tie  up  your 
profit,  and  it  makes  it  easier  to  sell 
new  records  anH  more  of  them. 

It  is  the  efficient  method  of  displaying  and  preserving  your 
Monthly  Record  Hangers — places  them  where  they  can  eas- 
ily be  seen  and  comfortably  read.  Customers  buy  direct  from  , 
Hangers — eliminating  useless  demonstrations. 

The  MULTIPLEX 

attractively  displays  Victor,  Edison,  Columbia,  Pathe  and 
Emerson  Hangers  and  makes  each  Hanger  work  t<wel<ve 
months  instead  of  one.  It  keeps  them  clean,  flat — always  in 
place  and  at  proper  light  angle  for  comfortable  inspection. 
A  year's  issues  of  record  hangers — at  your  finger  tips.  Re- 
quires a  wall  space  of  only  13  x  36  inches.  Closes  flat  against 
the  wall  when  not  in  use. 

Customers  will  voluntarily  turn  the  leaves  of  the  Multiplex 

and  sell  themselves  additional  records  duringdemonstrations. 
And  increased  record  sales  mean  increased  profits. 

Clerks  find  it  convenient  and  necessary.  It  sells  records  of  popular 
selections  without  demonstrations,  and  stimulates  the  sale  of  old 
records.  The  Multiplex  price  is  so  low  you  can  af- 
ford one  in  each  demonstration  booth  and  at 
prominent  locations  elsewhere  about  your  store. 

Multiplex  Window  Easel 

for  your  show  window.  Display  yourlateetMonthiy 
Record  Hangers  in  this  Multiplex  Easel. 
It  draws  the  passers-by  to  your  window.  The  neat 
black  frame  harmonizes  with  your  furnishings  and 
adds  attractiveness  and  selling  value  to  your  window 
display.  Also  furnished  as  a  wall  or  ceiling  hanger. 
New  lists  easily  inserted  in  two  minutes  time. 
Same  light,  stroDg  construction  as  No.  515  described 
at  right.  Window  Easel  (No.  513)  $1.50 
Wall  Hanger    (No.  514)  $1.50 
Order  yours  today— Noiv— or  mail  coupon  for  further  information. 
Multiplex  Display  Fixture  Co.,  918  North  Tenth  Street,  St.  Loui«,  Mo. 


MULTIPLEX,  No.  515 

has  six  13'x  36  inch  wings,  or 
leaves, each  holding  two  Monthly 
Record  Hangers— one  on  each 
side. 

The  wings  have  channel  steel 
frames  handsomely  finished  in 
hard  baked,  dull  black  enamel 
—will  not  rust,  chip  or  scratch. 

The  Multiplex  holds  twelve  Vic- 
tor, Edison,  Columbia,  or  other 
Monthly  Record  Hangers,  and  is 
recommended  by  those  manu- 
facturers, because  it  increases 
record  sales.  Nothing  to  wear 
out— nothing  to  oil— nothing  to 
get  out  of  order. 

Price,  complete,  $8^^ 


r 


MULTIPLEX  DISPLAY  FIXTURE  CO. 

918  North  Tenth  Street,  St.  Louis,  Mo. 

Gentlemen— Send  us  by  Express: 

 No.  515— 6-Wing  Multiplex  Selling  Fixture*. 

 No.  513  -  Multiplex  Window  Easels,  - 

 No.  514-Multiplex  Wall  Hangers, 


Mail  this  today 


$  8.50  each,  $. 
1.50  each,  $ 
1.50  each,  $. 


and  bill  through. 


(Name  of  Jobber  here) 


For  further  information 
and  descriptive  liter- 
ature check  here 


□ 


(Your  firm  name) 


(Address) 


NEW  AEOLIAN  STORE  IN  NEWARK 

Four-Story  Building  on  Broad  Street,  Newark, 
N.  J.,  Leased  Last  Week — Will  Be  Remodeled 
and  Ready  for  Occupancy  September  1 


Thomas  H.  Fletcher,  retail  manager  of  the 
Aeolian  Co.,  New  York,  announced  last  week 
that  the  company  had  leased  a  four-story  build- 
ing at  895-897  Broad  street,  Newark,  N.  J.,  and 
that  on  September  1  it  would  occupy  the  store 
floor  at  this  address,  which  has  a  floor  space  of 
30  by  160  feet.  Decorators  and  carpenters  are 
now  busily  engaged  in  entirely  renovating  and 
remodeling  the  store's  interior  and  exterior,  and 
when  completed  it  will  be  one  of  the  most  at- 
tractive retail  establishments  in  Newark. 

For  some  time  past  the  Aeolian  Co.  has  been 
looking  around  in  Newark  for  a  building  that 
would  be  suitable  for  the  proper  representa- 
tion of  Aeolian  products  in  that  locality,  and 
their  choice  of  the  building  at  895  Broad  street 
was  influenced  by  the  fact  that  the  structure 
could  be  remodeled  so  that  it  would  harmonize 
with  the  architectural  beauty  which  character- 
izes every  Aeolian  establishment.  From  a 
business  standpoint  the  location  of  the.  new 
Aeolian  Building  is  ideal,  as  it  is  situated  in  the 
heart  of  the  finest  shopping  center  in  Newark. 

The  Aeolian  Co.'s  Newark  store  will  be  an- 
other link  in  the  chain  of  Metropolitan  Aeolian 
warerooms,  which  include  New  York,  Brooklyn 
and  the  Bronx.  Mr.  Fletcher  will  be  in  gen- 
eral charge  of  the  new  store,  and  the  business 
will  be  conducted  along  the  same  lines  which 
have  achieved  such  signal  success  in  the  Brook- 
lyn and  Bronx  branches.     A  complete  line  of 


Aeolian  products,  including  pianos,  Pianolas  and 
the  Aeolian-Vooalion  phonograph,  will  be  car- 
ried in  the  Newark  warerooms. 

This  Aeolian  branch  in  Newark  will  not  af- 
fect the  Vocalion  representation  in  Newark  by 
the  Griffith  Piano  Co.,  as  this  concern  will  con- 
tinue to  handle  the  Vocalion  line. 


Are  YOU 
Saving  Your 
Money 
to  Invest 

in  the 

NEXT  ISSUE 

of  the 

LIBERTY 
LOAN 
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DEALERS:— Build  Your  Own  Machines 


Tone  Arms  and 
Sound  Boxes 

(Genuine  Mica) 

Our  new  universal  tone 
arm  and  sound  box,  No. 
3,  has  proven  a  big  suc- 
cess. Has  all  the  desired 
requisites  in  the  way  of 
producing  a  clear,  rich  and 
musical  tone. 


This  is  Your  Opportunity  to  secure  a  splendid 
cabinet,  nicely  polished,  at  very  low  cost. 

Height,  42%  inches 
Width,  19%  inches 
Depth,    21%  inches 

Beautiful  in  design  and  finish.  Sound  chamber 
scientifically  constructed,  producing  a  wonder- 
fully loud  and  sonorous  tone.  Triple  veneered 
panels,  mahogany  finish,  polished  nickel  trim- 
mings. 

Complete  with  needle  cups  $15.00 


Or,  if  you  prefer  it,  we  will  sell  you  this  ma- 
chine fully  equipped  with  powerful  double 
spring  motor,  worm  driven  silent  gears.  12- 
inch  turntable.  Universal  tone  arm  and  sound 
box  plays  all  Disc  Records. 

Completely  equipped   $23.00 


Price   $1.50 

In  Lots  of  One  Thousand 


ANDS  KOCH,  Manufacturer 
296  Broadway  NEW  YORK 


No.  2 
Real  Mica,  95c 
in  100  Lots 
Imitation  Mica,  85c 


BUSINESS  BRISK  IN  BALTIMORE 

Dealers  Enthusiastic  Over  Outlook  for  Fall 
Trade — Conditions  in  South  Steadily  Growing 
Better — Victor  and  Columbia  Advertisements 
in  the  Daily  Papers  Interest  Public — Substan- 
tial Orders  Placed — News  of  the  Month 


Baltimore,  Md..  August  8. — Business  in  the 
talking  machine  line  in  this  section,  while  show- 
ing the  effect  of  hot  weather,  which  has  been 
extreme  this  season,  has  gone  ahead  as  usual. 
This  is  the  case  with  the  jobbers  and  with 
most  of  the  retailers.  Big  sales  of  records,  which 
have  been  made  possible  by  having  a  fine  assort- 
ment, have  helped  business  along  to  a  fine  de- 
gree. 

All  dealers  are  enthusiastic  for  the  coming 
fall  business,  which  most  of  them  predict  will  be 
up  to  the  high  standard  and  even  above  the 
past  fall  successes,  that  in  all  lines  has  been 
really  phenomenal  for  the  past  two  seasons. 
One  dealer  remarked:  "Each  year  we  report 
wonderful  success  in  business  and  report  that 
it  has  reached  the  highest  point  possible,  only 
to  find  that  no  ■  matter  how  big  business  has 
been  there  is  always  room  to  improve  it."  That 
sentiment  expressed  the  situation  as  far  as  the 
trade  is  concerned. 

Large  ads  by  both  the  Victor  Co.  and  the 
Columbia  Co.  have  been  appearing  in  the  news- 
papers during  the  past  week  and  many  indi- 
vidual dealers  advertised  their  various  lines  all 
during  the  month. 

"July,  just  like  the  two  previous  months,"  said 
A.  J.  Heath,  manager  of  the  Baltimore  and 
Washington  branches  of  the  Columbia  Co., 
"showed  up  fine.  This  was  very  gratifying 
despite  the  fact  that  our  stock  of  machines  ran 
very  low  toward  the  close  of  the  month  and 
there  were  a  few  orders  we  were  unable  to  fill. 

"We  find  with  the  retail  trade  that  many  of 
the  dealers  in  neighborhood  stores  have  done 
much  better  in 'proportion  to  the  dealers  in  the 
big  centers,  although  all  report  a  very  satisfac- 
tory business.  This  has  been  due  to  the  weather 
conditions,  people  declining  to  go  on  real  shop- 
ping tours  during  the  warm  days." 

Mr.  Heath  made  a  tour  of  the  South  and  was 
much  impressed  with  the  improvement  in  busi- 
ness in  Richmond  and  Norfolk.  These  two 
points  in  particular  Mr.  Heath  said  are  begin- 
ning to  get  a  real  taste  of  the  prosperity  that 
has  been  going  the  rounds  in  many  sections  for 
some  time.  Mr.  Heath  will  take  a  two  weeks' 
vacation  the  latter  part  of  the  month,  visiting 
New  York  and  Atlantic  City. 


E.  F.  Droop  &  Son  Co.,  Victor  distributors, 
report  a  good  July  business  and  look  forward 
to  a  fine  month's  business  in  August.  While  the 
month  is  but  a  few  days  old,  dealers  are  be- 
ginning to  get  their  orders  in  better  than  pre- 
viously. W.  C.  Roberts,  manager  of  the  firm, 
is  touring  in  the  White  Mountains  and  will  also 
visit  Bar  Harbor  before  returning.  William 
Reiser,  of  the  sales  force,  left  on  Saturday  to 
spend  two  weeks  camping  in  Virginia. 

Cohen  &  Hughes,  Victor  distributors,  report 
July  business  ahead  of  the  same  month  last 


year.  During  the  month  Mr.  Cohen  made  a 
number  of  trips  to  the  Victor  factory  in  Camden 
and  also  to  the  New  York  offices  of  the  Victor 
Co.  in  an  effort  to  get  more  machines  and 
records.  He  left  on  Saturday  for  Atlantic  City 
and  will  remain  there  until  Tuesday. 

The  National  Piano  Co.,  Pathe  distributors, 
report  a  satisfactory  July  business.  Both  ma- 
chines and  records  are  now  arriving  in  better 
shape  and  the  various  dealers  of  the  Pathe  line 
are  now  pushing  the  goods  better.  Jesse  Rosen- 
stein  of  the  firm  spent  last  week  in  Atlantic  City 
and  Eddie  Rosenstein,  of  the  wholesale  depart- 
ment, made  a  business  trip  to  Philadelphia  last 
week. 

Department  and  furniture  stores  having  talk- 
ing machine  department's  all  did  good  business 
during  the  month.  Much  of  this  business  was 
for  small  machines  to  be  used  on  small  power 
yachts  and  on  pleasure  shores,  which  abound  by 
the  hundreds  in  this  section  of  the  country. 
Patriotic  records  are  still  in  demand. 


EXPLOITING  THE  STRAD1VARA 

Selmore  Piano  Co.  in  Brooklyn  Using  Exten- 
sive Newspaper  Space  in  Pushing  Product 

The  Selmore  Piano  Co.,  311  Court  street 
Brooklyn,  N.  Y.,  of  which  B.  L.  Brannon  is 
the  head,  has  been  using  considerable  newspa- 
per space  in  exploiting  the  merits  of  the  Stradi- 
vara  talking  machine.  Mr.  Brannon  believe; 
thoroughly  in  consistent  advertising  and  has 
used  space  in  daily  newspapers  printed  in  sev- 
eral different  languages  throughout  New  Yor 
and  Brooklyn,  with  the  result  that  he  is  doin 
a  splendid  business  with  the  Stradivara  ma 
chine. 


OPEN  VICTROLA  STORE 

An  exclusive  Victrola  store  has  been  opened 
at  1107  Tower  avenue,  Superior,  Wis.,  by  the 
E.  T.  Barron  Co.,  under  the  able  management' 
of  E.  A.  Steinmetz,  who  has  been  selling  Vic- 
trolas  for  fourteen  years. 


Notice  to  Victor  Jobbers  and  Talking  Machine  Manufacturers 


Pat.  Dec.  15,  1914. 


You  will  be  glad  to  know  that  we  are  in  a  position  to  furnish  you  with  the  "Best  Record  Album,"  contain- 
ing Famous  Heavy  Green  Bristol  Paper  Envelopes  the  same  as  we  have  been  using  for  the  last  ten  years. 

Despite  the  shortage  of  dyes,  green  paper  and  silk  cloth  you  can 
secure  our  patent  album  made  of  the  highest  grade  materials. 


Why  buy  an  Album  of  inferior  make  when  yon  can  buy  the  best  Album  on  the  market  for  th 


103  Broadway 
Brooklyn,  N.  Y. 


THE  BOSTON  BOOK  CO.,  Inc. 


e  same  price  ! 

Chicago  Office: 
1470  So. Michigan  Ave. 
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Every  money-making  reason  for  carrying  Columbia 
records  gets  a  fifty  per  cent,  increase  in  strength  by 
the  addition  of  the  new  records  listed  in  the  Columbia 
September  Supplement  (out  August  20th.) 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


THOMAS  MFG.  CO.  REPORTS  PROGRESS 

Unusual  Demand  for  Talking  Machine  Motors 
and  Parts  During  the  Past  Six  Months,  De- 
clares President  of  Dayton,  O.,  Concern 


Dayton,  O.,  August  5. — M.  H.  Matthews, 
president  of  the  Thomas  Mfg.  Co.,  was  in  a 
decidedly  elated  mood  last  week  when  the  rep- 
resentative of  The  World  called  at  his  office. 
It  seems  that  he  had  just  reviewed  the  com- 
pany's business  for  the  six  months  ending 
July  1,  and  this  report  shows  a  very  pleasing 
amount  of  business  done  in  motors  and  talking 
machine  parts  throughout  the  United  States  and 
Canada. 

Mr.  Matthews  when  questioned  said  that  he 
attributed  the  success  which  the  Thomas  Mfg. 
Co.  has  met  with  in  the  talking  machine  industry 
to  the  fact  that  they  were  producing  quality 
goods  at  a  reasonable  price,  and  to  the  fact  that 
Dayton  is  known  throughout  the  world  as  the 
"city  of  precision  in  manufacture"  on  account 
of  its  production  of  cash  registers,  computing 
scales,  sewing  machines,  etc.  This  fact 
undoubtedly  led  talking  machine  manufacturers 
to  have  a  confidence  in  the  class  of  mechanics 
which  would  necessarily  be  found  in  the  Thomas 
organization. 

The  growth  of  the  business  of  the  Thomas 
Mfg.  Co.  has  compelled  them  to  increase  their 
manufacturing  facilities,  and  they  are  now  pre- 
paring plans  and  specifications  for  large  addi- 
tions to  their  present  immense  plant,  with  a 
view  of  tripling  their  factory  output. 

Manager  of  sales  Fred  M.  Betz,  has  just  re- 
turned to  his  Dayton  office  from  one  of  his 
periodical  trips  to  the  company's  sales  agencies, 
and  was  especially  gratified  by  the  showing  made 
by  the  New  York  office.  This  office  is  con- 
ducted in  the  name  of  the  Thomas  Phonograph 
Parts  Co.,  at  18  West  Twentieth  street,  and  is 
under  the  personal  supervision  of  Chas.  J.  Kron- 
berg,  Col.  J.  J.  Freund  and  Herman  Germain. 
Mr.  Kronberg  looks  after  the  local  end,  while 


Mr.  Germain  covers  the  New  England  States. 
Col.  Freund  travels  Pennsylvania  and  adjacent 
States.  These  three  "old  timers"  are  exceeding- 
ly well  and  favorably  known  to  all  makers  of 
talking  machines. 

Manager  Betz  also  spent  two  weeks  in  To- 
ronto with  the  Canadian  agency  and  brought 
back  to  Dayton  a  very  satisfactory  amount  of 
Canadian  orders. 

Business  has  not  been  so  brisk  in  the  St. 
Louis  division,  which  comprises  the  South- 
western States,  as  in  other  sections;  but  indica- 
tions are  that  it  will  quickly  pick  up  in  that  dis- 
trict within  the  next  thirty  days. 

The  Thomas  Mfg.  Co.  is  now  establishing  a 
new  division  *  with  headquarters  in  Chicago, 
where  there  will  be  a  sales  agency  with  a  serv- 
ice station.  This  office  will  carry  a  complete 
stock  of  motors,  etc.,  on  hand  for  quick  de- 
liveries. The  Chicago  agency  will  cover  the 
entire  Northwest,  and  be  in  charge  of  F.  M.  Betz. 

When  completed,  the  organization  of  the 
Thomas  Mfg.  Co.,  will  be  decidedly  unique  so 
far  as  product  and  service  go,  as  every  section 
of  the  country  will  be  systematically  covered, 
in  order  that  every  user  of  the  Thomas  "Day- 
ton" motors  can  at  any  time  receive  quick 
and  efficient  attention  from  the  Thomas  agency 
service  department. 


IMPORTANT  AMERICAN  INDUSTRY 

The  Enterprise  of  the  Otto  Heineman  Phono- 
graph Supply  Co.  Formed  the  Subject  of  an 
Interesting  Article  in  the  American  Exporter 


Inc.,  is  strictly  an  American  concern  and  is  one 
of  the  largest  manufacturers  of  phonograph  sup- 
plies in  the  world.  Many  hundreds  of  persons 
are  employed  in  their  large  and  well  appointed 
plant  at  Elyria,  Ohio.  Except  for  raw  material 
the  production  of  the  Heineman  motor  is  not 
dependent  upon  any  outside  sources  of  supply 
for  any  of  its  parts,  from  the  smallest  screw  to 
the  largest  gear  wheel  or  motor  frame  itself. 
Even  the  minor  details,  as,  for  instance,  the  oil 
which  is  used  for  the  various  bearings  of  the 
motor,  or  the  wax  used  for  the  sound  boxes, 
are  produced  in  the  plant,  being  the  outcome  of 
innumerable  experiments  and  tests. 

"One  of  the  most  important  departments  is 
their  automatic  machine  section.  Here  in  a 
floor  space  of  12,000  square  feet,  more  than  fifty 
machines  are  engaged  in  turning  iron,  steel  and 
brass  raw  stock  into  screws,  handles,  nuts,  gov- 
ernor weights,  turntable  spindles,  bushings  of  all 
kinds,  spacers  and  so  on,  with  mathematical  pre- 
cision, everyone  like  the  other,  down  to  the 
thousandth  part  of  an  inch. 

"The  multitude  of  special  tools  required  for 
the  hundreds  of  machines  of  all  types,  sizes  and 
designs  are  cut,  made  and  supplied  by  the  com- 
pany's tool  making  department,  where  an  ex- 
pert corps  of  engineers  is  constantly  at  work 
designing  and  perfecting  new  tools  and  time  and 
labor  saving  devices.  The  total  area  of  the  plant 
exceeds  200,000  square  feet." 


There  recently  appeared  in  the  American  Ex- 
porter, the  country's  leading  export  paper,  an  in- 
teresting article  featuring  several  views  of  dif- 
ferent departments  in  the  plant  of  the  Otto 
Heineman  Phonograph  Supply  Co.,  Elyria,  O. 
These  photographs  were  accompanied  by  brief 
descriptions  of  the  various  divisions  of  this  fac- 
tory and  the  text  read  in  part  as  follows: 

"The  Otto  Heineman  Phonograph  Supply  Co., 


TALKING  MACHINEREPLACED  WIFE 

Joseph  Roadt,  of  Milwaukee,  in  asking  for  a 
divorce,  stated  in  his  complaint  that  because  his 
wife  refused  to  speak  to  him  he  was  obliged  to 
buy  a  $250  talking  machine  that  conversation 
of  some  kind  might  be  provided  to  speed  his 
leisure  hours  at  home. 


Peter  Dinkel,  who  operates  a  phonograph 
store  at  511  North  Eighth  street,  Sheboygan, 
Wis.,  was  married  recently  to  Mrs.  Bertha  Bier- 
man,  of  that  city. 


PRESTO  UNIVERSAL  TONE-ARM 


In  Position  for  Playing  Lateral  Cut  Records 


This  tone-arm  has  been  designed  to  play  all  makes  and 
types  of  records,  whether  of  vertical  or  lateral  cut.  No 
change  or  adjustment  becomes  necessary.  By  merely  turn- 
ing a  swivel  joint,  the  change  from  one  system  to  the  other 
is  made  quickly. 

THE  PRESTO  PERFECTED  SOUND  BOX  is  in  no 
small  measure  responsible  for  the  success  of  the  Tone-Arm. 
The  "triangle"  Needle  Holder  permits  the  use  of  all  types 
of  needles,  including  the  fibre  needle.  This  is  a  feature  not 
generally  found  in  other  makes  of  sound  boxes.  The  use  of 
new  and  especially  designed  machinery  enables  us  to  produce 
work  that  is  of  exceptional  precision  and  lefinement. 

Prices  and  Samples  Upon  Request 
Let  us  figure  on  your  other  phono  parts  requirements 

PRESTO  PHONO.  PARTS  CORP. 

36-48    Flatbush   Avenue   Extension,    Brooklyn,   N.  Y. 
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ANNUAL  BANQUET  OF  EDISON  DEALERS  HELD  LAST  MONTH  A  MOST  SUCCESSFUL  AFFAIR 


Edison  dealers  in  all  sections  of  the  country 
are  still  talking  about  the  wonderful  success 
which  attended  the  recent  third  annual  conven- 
tion of  the  Edison  dealers  held  in  New  York 
around  the  middle  of  last  month.  Nearly  one 
thousand  dealers  were  in  attendance,  and  the 
program  of  the  convention,  a  full  report  of 


and  was  so  unusually  successful  that  it  has  been 
seriously  suggested  that  the  play  be  prepared 
for  production  through  regular  theatrical  chan- 
nels. So  large  was  the  crowd  in  attendance  at 
the  banquet  that  the  banquet  room  of  the  Wal- 
dorf-Astoria was  not  only  crowded  to  capacity, 
but  tables  had  to  be  placed  in  the  mezzanine 


he  ever  worked  before,  and  produce  more 
than  he  ever  produced  before,  in  order  to  bet- 
ter discharge  his  share  of  the  obligation  which 
the  nation  has  assumed." 

Speaking  further  Mr.  Edison  said:  "We  now 
have  a'll  the  rebellious  elements  under  control," 
referring  to  the  difficulties   encountered  soon 


Those  in  Attendance  at  the  Annual 

which  has  appeared  in  The  World,  was  filled 
with  things  of  interest  and  practical  value  to 
all  those  in  attendance.  Herewith  is  shown  a 
photograph  of  the  banquet  which  was  held  at 
the  Waldorf-Astoria  on  Thursday  evening, 
July  12.  Wm.  Maxwell,  vice-president  and  gen- 
eral manager  of  Thos.  A.  Edison,  Inc.,  was 
master  of  ceremonies  during  the  banquet,  which 
was  noted  for  its  elaborate  musical  entertainment. 

Twenty-five  artists  of  international  renown, 
such  as  Marie  Rappold,  Christine  Miller, 
Guido  Ciccolini,  Alice  Verlet,  Thos.  Chal- 
mers and  others,  assisted  in  the  entertainment. 
As  one  prominent  dealer  remarked:  "Every- 
thing but  the  food  was  Edison.  The  arrange- 
ments were  made  by  Edison  officials,  the  menu 
was  selected  by  an  Edison  committee,  the  enter- 
tainment was  rendered  by  Edison  artists,  and 
even  the  waiters  hummed  snatches  -  of  songs 
which  they  had  learned  from  Edison  Diamond 
Disc  phonographs  as  they  bustled  to  and  fro." 
The  chief  topic  of  conversation  during  the  ban- 
quet was  the  one-act  play,  "Guy  Wise,"  written 
by  vice-president  Maxwell,  which  had  been  pre- 
sented during  the  afternoon  session  of  the  con- 
vention immediately  preceding  the  banquet.  The 
play  demonstrated  in  an  entirely  new  and  orig- 
inal manner  some  basic  elements  of  salesman- 
ship as  applied  to  the  selling  of  phonographs, 


Banquet  of  Edison  Dealers,  Held  at  the  Waldorf-Astoria,  New  York,  Last  Month 


balcony  in  order  that  the  diners  might  be  seated 
comfortably. 

On  Saturday  morning,  the  day  following  the 
banquet,  a  large  number  of  the  dealers  jour- 
neyed by  special  train  to  Orange  for  a  visit  to 
the  Edison  factory.  They  were  met  at  the  sta- 
tion by  officials  of  the  company  and  a  band 
of  Edison  employes,  as  well  as  a  military  or- 
ganization made  up  of  Edison  men  and  escorted 
to  the  factory  in  style,  where  they  were  of- 
ficially welcomed  by  Thos.  A.  Edison  himself. 

Mr.  Edison  met  the  dealers  at  the  factory,  ow- 
ing to  the  fact  that  he  was  unable  to  attend  the 
banquet  held  at  the  Waldorf-Astoria  the  pre- 
ceding night.  Incidentally  the  dealers  saw  his 
time  card  which  showed  that  he  had  ceased  his 
labors  at  12.13  Friday  night. 

The  dealers  were  enthusiastic  over  the  visit, 
and  were  keenly  interested  in  Mr.  Edison's 
views,  as  expressed  through  his  secretary  when 
he  urged  the  speeding  of  all  industry  "That  this 
nation  may  fulfil  its  assumed  .obligations  as  pro- 
tector of  democracy  in  the  world." 

"This  nation  has  agreed  to  save  democracy 
from  despotism,  and  at  no  matter  what  cost  it 
must  carry  out  its  contract,"  says  the  inventor. 
"The  nation  is  not  a  third  person — it  is  our- 
selves. The  nation's  obligation  is  our  obliga- 
tion, and  each  of  us  should  work  harder  than 


after  imports  of  certain  chemicals  needed  in  the 
trade  ceased  to  come  from  Germany.  Mr.  Edi- 
son now  has  succeeded  in  making  every  element 
needed  in  his  own  industries,  or  else  has  found 
a  satisfactory  substitute,  so  that  at  last  he  has 
established  his  own  business  on  an  "all-Ameri- 
can" basis. 

W.  D.  Wilmot,  who  presided  at  the  conven- 
tion of  Edison  dealers  at  the  Waldorf-Astoria 
last  week,  was  a  visitor  to  The  World  sanctum 
previous  to  his  departure  for  home  and  was 
naturally  very  enthusiastic  over  the  success  of 
the  convention,  and  wished  to  express  his  ap- 
preciation of  the  loyalty,  co-operation,  fra- 
ternalism  and  helpful  pulling  together  of  all 
present,  for  the  mutual  good  of  both  makers 
and  sellers. 

He  pointed  out  that  his  entire  effort  was  to 
inspire  the  dealers  with  the  Golden  Rule  spirit, 
and  judging  from  the  congratulations  extended 
Mr.  Wilmot,  he  made  a  real  hit  at  this  great 
gathering  of  the  Edison  dealers — so  much  so 
that  they  freely  translated  Mr.  Wilmot's  initials, 
"W.  D."  to  read  "Well  Done"  Wilmot — a  rather 
pertinent  "play"  of  words. 
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BUSINESS  CHANGE  IN  PERRY,  OK  LA. 

Perry,  Okla.,  August  6. — Ralph  Lattin  has  pur- 
chased the  stock  of  Columbia  Grafonolas,  rec- 
ords, musical  merchandise  and  sheet  music  of 
King  Bros,  in  this  place,  and  will  continue 
those  lines  in  connection  with  his  confectionery 
business.  Thos.  King,  who  has  been  conducting 
the  business  of  King  Bros,  for  the  past  few 
years,  will  continue  the  sale  of  pianos  at  the 
present  location. 


TO  HANDLE  VICTOR  LINE 


J.  W.  Pauly  has  purchased  the  stock  and 
good  will  of  the  Eange  Piano  Co.,  Burlington, 
la.,  which  will  be  conducted  in  the  future  under 
the  name  of  The  Music  Shop,  handling  a  full 
line  of  Victrolas  and  records. 
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FRANK  K.  PENNINGTON'S  NEW  POST 

Appointed  Assistant  General  Sales  Manager  of 
the  Columbia  Graphophone  Co. 


George  W.  Hopkins,  general  sales  manager  of 
the  Columbia  Graphophone  Co.,  New  York,  an- 
nounced recently  the -appointment  of  Frank  K. 
Pennington  as  assistant  general  sales  manager. 

Mr.  Pennington  has  been  associated  with  the 
Columbia  Graphophone  Co.  since  the  1st  of 
February,  having  been  manager  of  the  trade 
promotion  department.  This  department  has 
been  discontinued,  and  the  work  will  be  carried 
on  by  the  sales  department  under  Mr.  Hopkins' 
able  direction  and  supervision. 

During  his  six  months'  association  with  the 
Columbia  Co.     Mr.  Pennington  has  won  the 


Frank  K.  Pennington 

friendship  and  esteem  of  every  member  of  the 
organization.  He  established  the  house  organ 
for  salesmen  known  as  the  "Peptimist"  and  has 
left  nothing  undone  to  promote  good  fellowship 
and  camaraderie  among  the  sales  organization. 

He  is  eminently  qualified  to  fill  his  new  post 
as  he  is  thoroughly  familiar  with  every  detail 
of  sales  promotion  and  merchandising,  having 
been  19  years  with  the  Oliver  Typewriter  Co. 


PROPER  EXPORT  PACKING 

H.  T.  Van  Deusen  Believes  Americans  Are  Im- 
proving Methods 


H.  T.  Van  Deusen,  assistant  chief  of  the  Di- 
vision of  Commercial  Agents,  Department  of 
Commerce,  has  always  been  optimistic  regard- 
ing packing  methods  of  American  exporters, 
believing  that  manufacturers  in  the  United 
.States — at  least  those  who  have  had  experience 
in  foreign  shipments — are  attending  to  this  im- 
portant factor  with  care  in  efficiency.  Last 
week  he  sorrowfully  handed  to  a  representative 
of  The  Journal  of  Commerce  for  perusal  a  re- 
port from  a  field  agent  in  Valparaiso,  Chile,  which 
recounted  that  a  shipment  of  machinery  had  just 
arrived  from  Boston  in  very  poor  condition,  bases 
broken,  heads  cracked,  parts  missing  and  al- 
most a  total  loss.  The  report  concludes  with 
the  statement:  "The  fault  is  clearly  with  the 
shippers,  for  the  machines  were  packed  in  open 
crates,  made  of  light  timber,  and  as  though  des- 
tined for  Chelsea  instead  of  Chile." 

"In  spite  of  these  occasional  sporadic  cases," 
said  Mr.  Van  Deusen,  "there  is  no  doubt  in  my 
mind  that  American  manufacturers  as  a  whole 
can  no  longer  be  taxed  with  negligence  in  this 
regard.  I  have,  time  and  again,  read  in  British 
and  French  papers  articles  which  refer  in  com- 
plimentary terms  to  'American  Methods.' " 


The  Crystola  Talking  Machine  Co.,  of  Cin- 
cinnati, recently  leased  the  sixth  floor  of  the 
building  at  314  Elm  street. 
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ENJOYING  THE  SUMMER  SEASON 

President  Blackman,  of  the  Talking  Machine 
Jobbers,  Snapped  at  His  Country  Home 


We  take  pleasure  in  presenting  the  new  presi- 
dent of  the  National  Association  of  Talking 
Machine  Jobbers,  on  the  tennis  courts  at  his 
summer  home  in  Brightwaters.  Mr.  Blackman 
is  an  ardent  tennis  devotee,  and  after  several 
years'  practice  can  compete  very  favorably  with 
the  champion  playing  of  his  son  Albert. 

In  the  accompanying  picture  Mr.  Blackman 
is  photographed  with  Fred  P.  Oliver,  vice-presi- 
dent of  the  Blackman  Talking  Machine  Co. 
The  Blackman  summer  home  is  in  the  back- 


A  Scene  on  the  Tennis  Court 

ground,  and  we  can  readily  understand  why  Mr. 
Blackman  takes  a  day  off  now  and  then  to  stay 
out  at  Brightwaters. 


IMPORTS  AND  EXPORTS  FROM  CANADA 

Statistics  Published  Showing  Canadian  Imports 
and  Exports  in  Musical  Instruments 


Washington,  D.  C,  July  30. — A  tabulation  of 
the  total  trade  of  Canada  for  the  fiscal  year 
ending  March  31,  1917,  has  recently  been  com- 
piled by  the  Bureau  of  Foreign  and  Domestic 
Commerce.  The  figures  regarding  the  imports 
of  musical  instruments  into  Canada  for  the 
year  ending  March  31,  1916,  show  a  valuation  of 
$1,565,859,  while  the  figures  for  the  year  end- 
ing March  31,  1917,  amount  to  $2,554,029.  Of 
this  amount  $116,584  worth  of  musical  instru- 
ments came  from  the  United  Kingdom,  while 
the  United  States  supplied  $2,392,484.  These 
figures  are  most  interesting,  as  they  show  an 
increase  in  the  importation  of  musical  instru- 
ments, during  the  present  year,  of  almost  $1,- 


Phone.  8540  Rector 
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000,000.  It  is  also  indicative  of  the  high  regard 
in  which  American  instruments  are  held  in 
Canada,  when  it.  is  seen  that  the  United  States 
supplied  more  than  twenty  times  the  value  of 
musical  instruments  that  came  from  the  United 
Kingdom. 

Figures  regarding  the  exports  of  musical  in- 
struments show  that  for  the  year  ending  March 
31,  -1916,  ^the  Canadian  manufacturers  shipped 
goods  to  the  value  of  $354,992,  while  for  the 
period  ending  March  31,  1917,  instruments  to 
the  value  of  $232,936  were  exported,  of  which 
$32,457  went  to  the  United  Kingdom,  while 
$89,677  were  taken  by  the  United  States,  the 
balance  going  to  various  European  countries.. 


W.  H.  MEADOWCROFT'S  VACATION 

W.  H.  Meadowcroft,  for  thirty-seven  years 
secretary  to  Thomas  A.  Edison,  started  on  a 
month's  vacation  two  weeks  ago.  Mr.  Mead- 
owcroft a  few  years  ago  wrote  a  vivid  biography 
of  the  noted  inventor  with  whom  he  has  been 
in  close  touch  for  nearly  two  score  years. 


CORTINA 

FRENCH  AND  ENGLISH 

MILITARY 


By  Jean  A.  Picard,  of  the  French  Army  , 

FOREWORD  BY  MAJOR-GEN.  LEONARD  WOOD 

Several  chapters  devoted  to  hospital  and 
general  Red  Cross  work,  including  a  short 
cut  to  Military  French,  French  Army  Or- 
ganization, Aviation,  Artillery,  Infantry, 
Engineering,  etc.  Full  page  illustrations. 
WITH  TWENTY  PHONOGRAPH 
RECORDS  (10-12"  double  face  discs). 
Send  for  full  information.  Advertising 
matter,  military  poster-hangers  free. 

CORTINA  ACADEMY  OF  LANGUAGES 
12  Ea«t  46th  Street  New  York 
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UNUSUAL  LETTERS  COMING  TO  EDISON  LABORATORIES 


A  few  days  ago  the  letter  illustrated  herewith 
reached  the  Edison  laboratories,  having  been  on 
the  way  from  India  for  six  months.  As  an  il- 
lustration of  the  power  of  printer's  ink  we  be- 
lieve this  letter  is  unusually  interesting.  It  is 
but  natural  for  a  man  to  be  thinking  of  the 
submarine  problem — the  foremost  in  the  world 


Last  week  L.  C.  McChesney,  advertising  man- 
ager of  Thomas  A.  Edison,  Inc.,  received  in  the 
morning  mail  an  unsealed  folder  from  Australia. 
Although  it  had  passed  through  the  hands  of 
the  censor,  by  accident  a  letter  written  by  a 
soldier  to  his  mother  in  Sydney  had  slipped  into 
the  Edison  folder,  and  when  Mr.  McChesney 


There  is  a 
licensed  dealer  m 
your  vicinity.  Watch 
for  his  announcement. 
May  we  send  you  J 
the  brochure  v 
"MUSIC'S 
RE-CREATION"?  'J 


Ainia  Cast;  of  the  Metropolitan  Opera  Com- 
pany, photographed  on  the  stage  of  the  Victoria 
Theatre  in  St.  Louis  on  Oct.  21,  1916,  while 
singing  in  direct  comparison  with  the  New 
Edison's  Rc-Crearion  of  her  voice. 


/ 


THOMAS  A.  KD1SON',  Inc.,  Dtps.  2372,  ORANGE,  N.  J.  J, 


Interesting  Inquiry  Written  on  Edison  Advertising  Card 


war — even  though  thousands  of  miles  inland. 
However,  the  letter  is  not  published  because  of 
the  question  raised  by  this  technical  man  of 
India.  It  is  simply  submitted  as  an  apt  illus- 
tration of  the  drawing  power  of  the  printed 
word. 


opened  his  mail  the  letter  was  revealed  for  the 
first  time  in  its  journey  across  two  continents. 
The  British  Consul  in  New  York,  to  whom  the 
letter  was  forwarded,  saw  to  it  that  the  soldier's 
mother  would  finally  get  the  long  delayed  mis- 
sive from  her  son. 


CREATING  INTEREST  IN  RECORDS 


By  furnishing  their  customers  with  high  grade 
entertainment,  Grinnell  Bros.,  of  Detroit,  Mich., 
are  stimulating  a  demand  for  Victor  records. 


100  LOUD  PLAYING 


For  Use  on  all  DISC  TALKING  MACHINES 


"The  Needle  they  come  back  for 
and  pay  the  price,  10c." 

HIGHEST  GRADE 
EVER  MADE 


New  York  Disc  Needle  Co. 

287  BROADWAY 
NEW  YORK 


Frequent  complimentary  entertainments  are 
being  given  in  their  Victrola  Recital  Hall,  which 
is  located  in  the  big  Woodward  avenue  store. 
Notable  to  mention  was  that  given  recently  by 
the  Central  American  Marimba  Band  of  Guate- 
mala. This  band  has  lately  been  recorded  by 
the  Victor  Co.  A  comparison  of  the  reproduc- 
tion of  the  Victrola  with  actual  playing  proved; 
quite  interesting  to  those  present  and  resulted 
in  the  sale  of  a  number  of  their  records. 

No  special  attempt  to  sell  records  is  made, 
still  there  are  at  hand  skilled  attendants  who  are 
ready  to  answer  questions  and  discuss  Victrolas 
and  records. 

H.  W.  Porter,  who  is  in  charge  of  Grinnell 
Bros,  record  sales  department,  is  planning  for  a 
series  of  weekly  entertainments  and  will  produce 
some  interesting  features  for  their  patrons. 


WHAT  NEXT? 

A  current  news  item  in  the  daily  press  is  to 
the  effect  that  an  English  inventor  has  suggested 
a  way  of  making  paper  money  so  that  when  you 
put  through  a  phonograph  it  would  say,  "I'm 
genuine."  This  is  all  very  well,  but  it  would 
be  pretty  tough  for  a  man  to  buy  a  talking  ma- 
chine to  test  his  money  with  to  find  that  some 
counterfeiter  had  reproduced  the  record. 


There's  no  fool  like  an  old  fool.  Ask  any 
young  fool! 


100 
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PARED 


Avail  Yourself  of  Our 

SPECIAL  SAMPLE  OFFER 

WM.  F.  NYE  New  Bedford,  Mas.. 

COLUMBIA  DISTRICT  MANAGERS  MEET 


Convene  to  Discuss  Plans  for  the  Coming  Sea- 
son With  General  Sales  Manager  Hopkins 


The  five  district  managers  who  are  at  the 
head  of  the  Columbia  sales  organization 
throughout  the  country  arrived  in  New  York 
July  30  for  a  two  days'  stay  at  the  Columbia 
Co.'s  executive  offices  in  the  Woolworth  Build- 
ing. This  conference  was  called  in  order  to 
give  General  Sales  Manager  Hopkins  an  op- 
portunity to  discuss  the  company's  plans  for 
the  rest  of  the  year  from  the  sales  standpoint. 
One  of  the  topics  of  discussion  was  the  inaug- 
uration of  plans  for  the  merchandising  of  the 
new  Columbia  art  models. 

The  district  managers  in  attendance  at  this 
conference  were  the  following:  Walter  L. 
Eckhardt,  Philadelphia  territory;  R.  F.  Bolton, 
New  York  territory;  F.  A.  Denison,  Pacific 
Coast;  H.  A.  Yerkes,  Chicago  territory,  and  S. 
H.  Nichols,  Pittsburgh  territory.  All  of  these 
managers,  particularly  Mr.  Denison,  were  en- 
thusiastic in  their  predictions  for  the  coming 
fall's  activities  in  their  respective  territories. 
Columbia  business  to  date  has  broken  all  rec- 
ords, and  judging  from  the  comments  of  the 
visiting  managers  the  remainder  of  the  year  will 
show  a  substantial  gain  over  last  fall,  the  pre- 
vious -rec-ord-hreaker. 


TO  MOVE  TO  LARGER  QUARTERS 

Grinnell  Bros.,  Detroit,  on  September  1  will 
move  their  copper  country  branch,  now  located 
in  the  Rouleau  block,  Hancock,  Mich.,  to  a 
larger  store  in  the  Germania  Block.  The  store 
is  managed  by  Leroy  Ingram. 


TO  PUBLISH  MAXWELL'S  BOOK 


William  Maxwell's  latest  book,  "If  I  Were 
Twenty-one,"  will  be  published  in  September 
by  J.  B.  Lippincott  Co.,  Philadelphia.  It  is  said 
to  be  inspirational  in  its  treatment  of  the  sub- 
ject matter. 


BETTER  MUSIC 

"Williams"  Sounding  Board 

placed  under  record  on  any  disc  phono- 
graph. Price  $1.50.  Usual  discount  to 
dealers. 

O.  B.  WILLIAMS  CO. 

SEATTLE  WASH..  U.  S.  A. 

Manufacturers  Sash  and  Doors 


SAPPHIRE  NEEDLES 

Sapphire  Points  for  playing  Edison  records,      14c  each 
Sapphire  Balls  for  playing  Pathe  records         1 3c  each 
In  Quantities 

LUCKY    13   PHONOGRAPH  CO. 


3  East  12th  St. 


New  York 
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MANY  U.S.  REGIMENTS  GET  ARMY  AND  NAVY  PHONOGRAPHS 

This  Special  Model  Made  Exclusively  by  Thos.  A.  Edison,  Inc.,  for  the  Use  of  the  U.  S.  Soldiers 
and  Sailors  Has  Made  a  Great  Hit — Presentation  to  Fifth  New  Jersey  Infantry  Quite  an  Event 
— Other  Military  Organizations  Throughout  the  Country  Have  Received  This  Instrument 

Orange,  N.  J., 


July  30—  Charles  Edison,  chair- 
man of  the  executive  board  of  Thomas  A.  Edi- 
son, Inc.,  recently  presented  to  the  Fifth  New 


son,  arrived  in  an  army  automobile,  accompanied 
by  Captain  W.  H.  Kruitbosch  of  Company  M 
about  4  o'clock  in  the  afternoon.     The  supply 


Presentation  of  Army  and  Navy  Phonograph  to  Sixth  Ohio  Infantry  at  Central  Armory,  Cleveland 

The  pleasant  look  on  the  faces  of  Major  G.  W.  Cunningham  and  the  rank  and  file  is  due  undoubtedly  to  the  fact  that 
the  phonograph  is  playing  an  Edison  record  of  "Where  Do  We  Go  From  Here?" 


Jersey  Infantry  an  Army  and  Navy  Model  of 
the  Edison  phonograph.  The  presentation  was 
made  before  a  number  of  soldiers  and  several 
of  the  laboratory  officials  in  the  laboratory  yard. 

Captain  Charles  W.  Gulick,  chaplain  of  the 
Fifth  New  Jersey  Infantry,  stationed  at  Pater- 


company  in  charge  of  Lieut.  Valle  in  an  army 
wagon  with  a  detachment  of  soldiers  arrived  a 
few  minutes  later  to  take  the  instrument  to 
camp. 

Captain  Gulick  was  introduced  to  Charles 
Edison  by  William  Maxwell,  vice-president  and 


general  manager  of  the  musical  phonograph  di- 
vision, and  to  C.  H.  Wilson,  vice-president  of 
Thomas  A.  Edison,  Inc.  The  other  members 
of  the  military  party  quickly  formed  into  line, 
after  being  introduced,  and  were  conducted 
through  the  laboratories  under  the  guidance  of 
Charles  Edison.  A  concert  followed,  the  Army 
and  Navy  Model  furnishing  the  chief  numbers. 
Some  of  the  latest  re-creations  were  played,  the 
main  number  was  Anna  Case  singing  the  "Star 
Spangled  Banner,"  which  could  be  heard  very 
clearly  and  distinctly  a  considerable  distance 
from  the  instrument.  Following  this  concert 
the  presentation  was  made  by  William  Maxwell, 
Mr.  Edison  calling  upon  him  to  make  a  few 
remarks  in  his  behalf.    Mr.  Maxwell  said: 

"Captain  Gulick,  Mr.  Edison  shares  his  father's 
disinclination  to  say  anything  in  public,  and  ac- 
cordingly has  asked  me  to  present  this  Army 
and  Navy  Model  of  the  Edison  phonograph  to 
the  Fifth  New  Jersey  Infantry.  I  don't  see 
that  there  is  much  to  say.  The  Army  and 
Navy  Model  was  made  at  Mr.  Edison's  direction, 
and  we  are  manufacturing  it  for  our  soldiers  and 
sa.lors  on  a  no  profit  basis.  It  is  a  great 
pleasure  to  do  this.  We  know  that  the  boys 
are  going  to  need  music. 

"Charles  Edison  would  like  the  Fifth  New 
Jersey  to  take  one  of  the  Army  and  Navy 
Models  with  them,  and  we  sincerely  hope  that 
it  might  be  a  source  of  constant  pleasure  and 
entertainment  to  them.  Tell  the  boys  that 
wherever  they  go,  we  shall  be  thinking  of  them 
and  rooting  for  them." 

The  chaplain  in  accepting  the  gift  made  a 
very  eloquent  little  speech  of  acceptance.  He 
said,  among  other  things,  that  the  American 
soldier  made  a  better  fighter  because  of  love  of 
music.  That  the  generosity  of  the  inventor  of 
the  phonograph  was  known  the  world  over  and 
this  little  act  meant  much  to  the  soldier  boy, 
because  it  showed  that  Thomas  A.  Edison  was 
thinking  of  them.  Captain  Gulick  said  that  the 
message  of  music  would  go  around  the  world, 
and  that  the  Edison  phonograph  would  play  its 
(Continued  on  page  114) 


THE  TONE  ARM  YOU  NEED ! 


The  price  permits  it  on  a  $15  machine. 

The  quality  will  do  more  than  justice 
to  your  $75  machine. 


IMPORTANT 

Last  elbow  can  be  supplied  to 
fit  either  a  Columbia  sound-box 
hub,  a  Victor  size  hub  or  a 
flat  back  sound-box. 


POSITION  FOR  LATERAL  CUT 


OUR  1917  MODEL  No.  2  TONE  ARM 


Note  the  4  distinct  improvements  over  the  1916  model. 

A  Boss  on  outside  wall  of  base,  with  screw  at  the  releasing  hole  to 
prevent  tonearm  from  falling  out  and  from  swinging  all  around.  Base 
materially  reinforced  to  prevent  breaking  in  unavoidable  rough  handling 
in.  transportation. 

B.  Block  on  elbow  to  act  as  a  rest  for  the  tonearm  when  not  playing 
to  prevent  the  inserted  needle  from  scratching  cabinet. 


C.  Shallow  depression  on  the  inside  wall  of  the  elbow,  permitting  the 
insertion  of  a  spring  to  keep  tube  in  rigid  position,  preventing  the  loosen- 
ing of  same  in  constant  use. 

1>.  A  similar  depression  as  described  in  C.  for  the  same  purpose,  also 
a  key  and  keyway  provided  to  prevent  any  possible  vibration. 

We  are  carrying  twelve  styles  of  motors,  ranging  from  $1.50  to  $13.00. 

We  manufacture  every  part  in  the  phonograph  line,  for  manufacturers 
and  trade  in  general. 
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(Continued  from  page  113) 

big  part  in  bringing  this  message.  Following 
the  acceptance  of  the  gift,  the  instrument  was 
immediately  packed  and  put  aboard  the  army 
wagon,  the  muleteers  taking  charge  of  things, 
driving  through  the  gates  of  the  laboratory 
and  waving  a  last  good-bye  going  up  the  road. 

The  New  Edison  is  Mr.  Edison's  favorite  in- 
vention and  occupied  most  of  his  time  until  some 
months  ago,  when  he  began  to  give  practically 
all  of  his  time  to  Government  work.  It  was 
characteristic  that  Mr.  Edison  should  instruct 
his  engineers  to  get  up  a  special  model  for  the 
sailors  and  soldier  boys  to  be  manufactured  and 
sold  by  the  Edison  laboratories  without  profit. 

The  special  model  is  exclusively  for  the  use 
of  the  United  States  soldiers  and  sailors. 
Based  on  as  careful  calculation  of  the  cost  of 
manufacture  as  it  is  possible  to  make,  the  Army 
and  Navy  Model  is  being  sold  to  Edison  dis- 
tributors without  a  penny  of  profit,  and  the 
probabilities  are  that  the  Edison  laboratories 
will  lose  money  on  its  sale.  Edison  distributors 
have  been  requested  to  sell  the  Army  and  Navy 
Model  at  no  greater  advance  than  will  actually 
cover  the  cost  of  handling  the  transactions,  and 
the  list  price  has  been  established  accordingly. 
The  sale  of  this  model  will  be  confined  to  the 
United  States  Government  and  to  other  organ- 
izations which  desire  to  present  or  lend  phono- 
graphs to  units  of  the  army  and  navy  or  to  the 
army  or  navy  hospitals,  training  camps,  recrea- 
tion camps,  etc. 

This  special  model  will  not  be  manufactured 
in  sufficient  quantities  to  supply  it  to  individuals 
for  individual  use.  If  an  individual  desires  to 
present  one  of  the  army  or  navy  models  to 
a  unit  of  the  army  or  navy  or  to  a  hospital, 
training  camp  or  recreation  camp,  upon  the 
proper  showing  to  that  effect  he  may  purchase 
one  or  more  of  the  models  for  that  purpose, 
but  in  no  case  will  he  be  allowed  the  privilege 
of  purchasing  an  Army  and  Navy  Model  for 
his  own  individual  use.  The  destination  of 
every  model  leaving  the  plant  must  be  known 
at  the  laboratory. 

After  careful  consideration  it  was  decided  that 
the  record  and  other  service  that  local  distrib- 
utors would  give  would  be  worth  considerably 
more  than  the  small  margin  which  they  must 
necessarily  add  to  cover  the  expense  of  han- 
dling the  business.  Edison  distributors  are  giv- 
ing hearty  co-operation  in  the  distribution  of 
this  model. 

Here  are  the  official  specifications  of  the  new 

Army  and  Navy  Model: 

Height,  23yi  inches;  width,  19J4  inches;  depth,  22  15/16 
inches;  weight  100  pounds.  Constructed  of  No.  1  grade 
best  pine  lumber  in.  strips  of  five  to  eight  inches  in  width, 
tongued  and  grooved.  The  top,  bottom  and  three  sides  are 
13/16  inch,  and  the  front  1  %  inches  thick.  The  cabinet 
is  reinforced  at  the  four  corners  with  1  lA  inches  square 
wooden  posts  and  bound  with  sheet  iron  1/16  inch  thick 
by  1J4  inches  wide  around  the  top  and  bottom.  The 
vertical  edges  are  protected  with  1/32  inch  thick  sheet 
iron  angles,  1  Va  inches  by  1  l/n  inches  in  the  back  and  1  Y\ 
inches  by  13/18  inch  in  -  the  front.  All  of  these  iron 
bindings  are  countersunk  flush  with  the  surface.  The 
bottom  is  supported  on  hard,  wood  skids  7/i  inch  thick  by 
2  inches  wide.  The  cabinet  is  entirely  assembled  with 
screws,  and  is  so  designed  and  'of  such  substantial  con- 


struction as  to  be  suitable  for  transportation  or  ship- 
ment by  any  of  the  usual  means  without  crating. 

The  cabinet  is  provided  with  a  hinge  cover  and  with  a 
heavy  paneled  front  door  of  l'A  inch  stock,  which  is  re- 
movable for  playing.  This  door  is  fitted  with  an  in- 
genious spring  lock,  operated  by  the  cover  which  hrmly 
presses  the  front  door  against  the  felt  binding  strips.  Ihe 
cover  is  also  sealed  with  a  felt  pressure  pad  and  locked 
with  a  pressure  cam  of  such  construction  that  when  the 
cover  is  closed  and  the  front  door  is  in  position,  the 
mechanism  is  effectively  protected  against  dust  and  mois- 
ture. The  winding  crank  hole  has  a  guard  and  dust  seal. 
This  cabinet  is  painted  all  over  to  conform  with  the  army 
and  navy  requirements  as  to  quality  and  color. 

The  phonograph  mechanism  consists  of  the  standard  h-di- 
son  single-barrel  motor  with  worm  drive;  twelve-inch 
turn  table;  automatic  reproducer  feed;  diamond-pointed 
reproducer;  automatic  stop;  extra  large  concealed  horn; 
extra  heavy  winding  crank  and  a  cover  stay  arm  of  a 
special  patented  design.  Exposed  metal  parts  are  finished 
in  black  japan  with  heavy  nickel  buffed  mountings.  Ihe 
cabinet  is  provided  with  an  extra  spring  and  spring  case, 
ready  for  assembly  to  the  mechanism;  box  containing  oils, 
grease  and  graphite;  ready  accessible  cradle  for  storing  the 
reproducer;  a  horn-locking  device  and  suitable  means  for 
fastening  all  movable  parts  during  transportation. 

More  than  a  hundred  of  these  Army  and  Navy 
Models  have  been  sent  out  of  the  Edison  labora- 
tories, at  Orange,  N.  J.,  within  the  last  few  days. 
Among  the  first  regiments  to  receive  the  Army 
and  Navy  Model  were  the  Twenty-second  New, 
York  Engineers,  and  the  Fifth  Regiment  of  In- 
fantry, New  Jersey,  at  Paterson.  Mrs.  Cor- 
nelius Vanderbilt  ordered  one  of  the  Army  and 
Navy  Models  sent  to  her  husband,  Colonel  Cor- 
nelius Vanderbilt,  who  is  the  head  of  the  Twen- 


ty-second New  York  Engineers.  She  gave  this 
order  through  the  Phonograph  Corp.  of  Man- 
hattan. The  Fourth  N.  J.  N.  G.  was  also  pre- 
sented with  one  by  the  Bible  Class  of  the  First 
Baptist  Church  of  Cranfield,  N.  J.  Another 
was  presented  to  Company  K  of  the  Second  N. 
J.  N.  G.,  by  Noble  H.  Briggs,  of  Vogel  &  Briggs, 
Edison  dealers  at  Plainfield,  N.  J.  Walter  J. 
Startup  presented  to  the  local  company  of  the 
N.  G.  of  Middletown,  N.  Y.,  one  of  these  Army 
and  Navy  Models.  The  Royal  Horse  Guard  of 
England  received  an  Army  and  Navy  Model 
through  the  kindness  of  Mrs.  Cornelius  Vander- 
bilt. Lodge  No.  36,  Knights  of  Pythias,  has  pre- 
sented an  Army  and  Navy  Model  to  Company 
L,  First  Regiment,  N.  G.  of  West  Virginia. 

The  Sixth  Infantry  of  Ohio  under  command 
of  George  W.  Cunningham,  at  the  Central 
Armory,  Cleveland,  received  an  Army  and  Navy 
Model  a  few  weeks  ago.  Major  Cunningham  is 
very  enthusiastic  over  it,  and  it  is  now  about  to 
be  sent  to  camp  near  by.  The  Field  Artillery, 
of  which  Major  Hamilton  is  commanding  officer, 
and  Troop  B,  of  which  Captain  Arnold  is  com- 
manding officer,  both  of  Rhode  Island,  recently 
received  two  of  these  Army  and  Navy  models. 


SEES  CONTINUED  TRADE  ACTIVITY 

Optimistic  Review  of  General  Business  Condi- 
tions Sent  Out  by  the  Mechanics'  and  Metals 
National  Bank  of  This  City 


Immediate  or  general  curtailment  in  general 
business  activity  by  reason  of  high  prices  or  by 
reason  of  price  regulation  is  unlikely,  in  the 
opinion  of  the  Mechanics'  and  Metals  National 
Bank,  according  to  a  circular  review  of  the  busi- 
ness situation  and  outlook  just  issued.  Some 
industries  will  be  affected  by  the  war  if  it  con- 
tinues many  months;  economies  must  bring  a 
slowing  down  in  certain  directions,  as  in  luxury 
trades;  but  energy,  released  in  one  quarter,  will 
be  doubly  in  demand  elsewhere. 

American  products  sold  to  foreign  countries 
since  the  beginning  of  the  war  have  brought 
profits  of  $14,000,000,000,  with  a  favorable  trade 
balance  of  $7,500,000,000.  We  have  repurchased 
and  brought  back  from  abroad  our  own  se- 
curities to  the  amount  of  $3,000,000,000,  and  have 
imported  more  than  $1,000,000,000  in  gold.  As 
the  dispenser  of  credits  to  nations  everywhere, 
New  York  has  a  new  place  among  the  rulers 
in  the  financial  world,  reckoning  its  accounts  in 
billions,  in  place  of  hundreds  of  thousands  and 
millions,  as  formerly.  We  shall  be  a  ruling 
international  monetary  force  for  a  long  time  to 
come,  and  if  we  profit  by  experience  there  is 
no  reason  why  New  York  should  not  fast  be- 
come the  world's  leading  financial  market. 

"Human  nature  cannot  endure  everything," 
the  circular  says  of  Germany's  economic  isola- 
tion. "The  German  people  know  they  cannot 
go  on  forever  against  the  world.  Despite  the 
apparent  iron  resolution  with  which  her  armies 
stand  against  the  nations  that  ring  her  round, 
Germany  is  in  a  position  which  must  make  itself 


more  and  more  intolerable  as  time  goes  on. 
Economic  laws  are  inflexible;  they  may  be  vio- 
lated for  a  time,  but  "the  penalty  is  sure.  Ger- 
many, to  this  date,  has  sacrificed  by  tens  of 
thousands  the  lives  of  her  best  manhood;  has 
expended  $20,000,000,000;  has  placed  upon  her- 
self an  incumbrance  debt  that  equals  nearly 
one-quarter  of  her  total  national  wealth;  has 
cast  aside  the  profitable  trade  she  took  years 
to  build  up.  It  requires  now  $1,000,000,000  a 
year  to  pay  the  interest  on  Germany's  debt  and 
no  provision  has  been  made  to  meet  the  inter- 
est by  further  borrowing. 

"One  needs  no  active  imagination  to  follow 
the  mental  processes  of  her  people  as  time 
goes  on.  When  they  come  to  realize  that  they 
cannot  win  the  war  a  change  must  come  over 
them,  bringing  the  war  to  a  speedy  end." 


BUY  YOUR 

SAPPHIRE  NEEDLES 

WHILE  PRICES  ARE  LOW 

Prices  are  advancing  rapidly  on  jewel 
points,  so  stock  up  today.  We  have 
a  tremendous  stock  of  needles  at  low 
prices,  and  can  guarantee  immediate 
delivery. 

Supertone  supplies  are  made  right  and 
are  the  ideal  needles  for  securing  good 
music. 

Don't  delay  but  write  today  for  prices 

Supertone  Talking  Machine  Co. 


18  West  20th  Street 


NEW  YORK 


John  M.  Dean  Corporation 


Putnam,  Conn. 


Manufacturers  of 


Talking  Machine 

NEEDLES 


Dean  Servfce  covers  every 
essentfat  need  in  talking 
machine  needles.  Needles 
furnished  in  bulk  or  in 
special  packages.  Quality 
needles  only. 
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2  GRESHAM  BUILDING,  BASING  HALL  STREET  E.  C,  LONDON,  W.  LIONEL  STURDY,  MANAGER. 


Optimistic  Spirit  Evident  in  the  Trade  Despite 
Continued  Difficulties — Shortage  of  New  Ma- 
chines Increasingly  Apparent — Machine  Prices 
Raised  Considerably  but  Similar  Action  Not 
Taken  in  Connection  With  Records  Despite 
Higher  Production  Costs — Collections  Rather 
Slow — The  Recent  Music  Trades  Convention 
— Greetings  to  American  Trade — Columbia 
Co.'s  Elaborate  Concert  for  Wounded  Sailors 
— An  Edison  Record  Dispute — New  Ruling 
Under  Hire-Purchase  Law — Details  of  the 
New  Record  Lists — General  News  of  Interest 


London,  E.  C,  England,  August  1. — It  is  satis- 
factory to  report  that  the  present  condition  of 
trade  continues  to  maintain  an  optimistic  show- 
ing, notwithstanding  the  many  difficulties  con- 
nected with  production  and  distribution.  At 
this  period  of  the  year,  even  in  normal  times,  it 
is  perhaps  to  be  expected  that  sales  will  show  a 
falling  off,  and  such,  of -course,  is  the  case  to- 
day, though  be  it  noted,  in  the  munition  cen- 
ters business  is  still  remarkably  brisk.  The/e 
can  be  no  question  of  sales  progress,  compara- 
tively speaking,  owing  to  the  present  adverse 
elements,  an  instance  being  the  dearth  of  new 
machines.  Without  the  means  of  manufacture 
in  England,  mainly  speaking,  the  trade  is  al- 
most quite  dependent  upon  imports  of  parts  and 
accessories,  and  the  diminishing  quantity  of 
machines  available  week  by  week  is  evidence 
of  the  great  struggle  which  the  trade  is  called 
upon  to  put  up  in  order  to  carry  on.  The  con- 
sequent loss  of  instrument  sales  obviously 
means  the  loss  of  unlimited  trade  in  records. 
In  which,  however,  there  is  the  consolation  that 
under  present  conditions  of  labor,  etc.,  it  would 


be  extremely  difficult  to  produce  more  records 
than  is  done  at  present.  Almost  every  factory 
is  working  to  full  capacity  output  as  deter- 
mined by  the  conditions  outlined,  so  that  even 
were  there  more  instruments  available  it  is  a 
question  whether  the  manufacturers  of  records 
would  be  in  a  position  to  meet  the  extra  demand 
that  might  reasonably  be  expected.  Though  far 
below  the  normal,  wartimes  and  other  things 
considered,  the  machine  sales  are  still  fairly 
good,  both  as  regards  quality  and  quantity,  and 
business  men  of  the  trade  are  of  opinion  that 
things  are  really  much  better  than  might  be  ex- 
pected. 

Values  are  up  considerably,  of  course,  but  it 
is  a  curious  fact  that  while  no  hesitation  has 
been  shown  in  raising  machine  prices — not  that 
it  could  be  avoided — there  is  little  or  no  in- 
dication of  similar  action  on  the  record  side, 
notwithstanding  that  the  cost  of  labor,  material 
and  everything  else  connected  with  the  manu- 
facture of  records  has  in  like  measure  suffered 
the  usual  price  increases.  We  are  against  any 
exploitation  of  the  public,  but  there  certainly 
seems  a  legitimate  cause  for  asking,  say  2/ — 
for  a  ten-inch  double  record.  With  the  increas- 
ing cost  of  manufacture,  it  is  very  obvious  that 
manufacturers  of  records  are  not  receiving  that 
reasonable  profit  which  is  their  due.  Our  view 
is  endorsed  by  many  leading  trade  men  who 
agree  with  us  that  sooner  or  later  a  general 
revision  of  prices  must  ensue.  Of  eighteen- 
penny  record  makers,  the  Columbia  and  Winner 
people  still  stand  alone  in  their  reasonable  price 
increase,  but  we  are  inclined  to  believe  it  will 
not  be  for  long.  The  case  is  equally  good  for  all 
manufacturers,  and  if  they  don't  soon  fall  into 


line  it  will  be  generally  regarded  as  more  a 
matter  of  the  dictates  of  competition  as  dis- 
tinct from  policy,  than  otherwise. 

An  important  feature  of  the  situation  on  this 
side  is  the  question  of  collections.  Money  is 
somewhat  tight  in  trading  circles,  and  of  late 
there  have  been  a  number  of  complaints^  rela- 
tive to  the  difficulty  of  obtaining  prompt  month- 
ly payments.  Too  much  regard  is  shown  to 
the  many  sentimental  pleas  put  forward  by 
sundry  debtors.  This  being  a  question  upon 
which  a  little  publicity  may  not  be  out  of  place, 
we  shall  have  something  to  say  about  it  in  a 
future,  issue. 

The  Seventh  British  Music  Convention 

This  year  the  convention  was  held  in  Lon- 
don, oh  June  28  and  29,  under  the  presidency  of 
R.  W.  Pentland.  By  the  exigencies  of  space 
and  other  circumstances,  I  am  unfortunately 
precluded  from  sending  for  publication  anything 
like  a  complete  or  an  adequate  report  com- 
mensurate with  the  importance  of  this  gather- 
ing of  business  men.  At  the  outset  of  my  re- 
marks, it  is  a  pleasure  to  place  on  record  that 
the  tenor  and  general  atmosphere  of  the  con- 
vention was  more  strictly  business-like  than  on 
any  previous  occasion.  Most  of  us,  I  think, 
are  in  favor  of  a  little  departure  from  the  purely 
hard  and  just  serious  side  of  the  proceedings, 
and  while  in  this  respect  past  conventions  were 
a  little  too  free  and  easy,  this  year's  gather- 
ing was  not  sufficiently  so.  As  a  matter  of 
fact  the  entertainment  side  was  cut  out  alto- 
gether. This  was  understood  beforehand,  so 
that  it  gave  rise  to  no  complaints. 

As  a  business  convention  or  as  Mr.  Ricketts, 
{Continued  on  page  116) 


'His  Master's  Voice' 

— the  trade-mark  that  is  recognized 
throughout  the  world   as  the 

HALL-MARK   OF  QUALITY 


Branches 


Agencies 


"His  Master's  Voice" 


Copyright 


This  intensely  human  pic- 
ture stands  for  all  that  is 
best  in  music 

— it  is  the  "  His.  Master's  Voice " 
trade-mark,  and  it  brings  to  you, 
no  matter  where  you  are,  the 
very  best  music  of  every  kind, 
sung  and  played  by  the  world's 
greatest  artists  —  the  greatest 
singers,  pianists,  violinists,  or- 
chestras and  bands — all  enshrined 
in  the  unequalled  "  His 
Master's  Voice  " 
records 


DENMARK:     Skandlnavlsk  Grammophon-Aktl- 

eselskab,  Frlliavnen,  Copenhagen. 

FRANCE:  Cle.  Franchise  do  Gramophone,  115 
Boulevard  Richard  Lenoir,  Place  de  la  R£pub- 

Hque,  Paris. 

SPAIN:    Companla  del  Gramfifono,  56-58  Balmea, 

Barcelona. 

SWEDEN:  Skandlnavlska  Grammophon-Aktle- 
bolaget,  Drottnlng  Gatan  No.  47,  Stockholm. 

RUSSIA:  The  Gramophone  Co.,  Ltd.,  45,  Nevsky 
Prospect,  Petrograd  (Petersburg) ;  No.  1 
Solyanka,  Solyanol  Dvor,  Moscow;  9,  Golorlnsky 
Prospect,  Tlflls;  Nowy-Swlat  80,  Warsaw;  83, 
Alexandrowskaya  DUtsa,  Riga;  11  MlchalloTskaya 
Ulltsa,  Baku. 

INDIA:  The  Gramophone  Co.,  Ltd.,  139,  Bal- 
llaghatta   Road,  Calcutta ;  7,   Bell   Lane,  Fort, 

Bombay. 


AUSTRALIA:  S.  HofTnung  &  Co.,  Ltd.,  Sole 
Concessionaries  of  The  Gramophone  Company, 
Limited.  163,  Pitt  Street,  Sydney. 

NEW  ZEALAND:  Gramophonlum,  Ltd.,  118-120 
Victoria  Street,  Wellington. 

SOUTH  AFRICA:  Darter  &  Sons,  Post  Box  174, 
Capetown;  Mackay  Bros.,  Post  Box  201,  Johannes- 
burg; Mackay  Bros.  &  McMahon,  Post  Box  419; 
Durban;  Ivan  H.  Haarburger,  Post  Box  109, 
Bloemfonteln ;  Franz  Moeller,  Post  Box  108,  Bast 
London;  B.  J.  Bwlns  &  Co.,  Post  Box  86,  Queens- 
town;  Handel  House,  Kimberley;  Laurence  & 
Cope,  Post  Box  132,  Buluwayo;  The  Argus  Co., 
Salisbury. 

EAST  AFRICA: 

Marques. 


Bayley    &    Co.,  Lourenio 


Great  Britain  : 


HOLLAND:  American  Import  Co.,  22a,  Amsterd 
Veerkade,  The  Hague. 

ITALY:  A.  Bossl  &  Co.,  TIa  Oreflcl  2,  Milan. 
EGYPT   (Also  for  the  Soudan,  Greeee  and  the 
Ottoman  Empire) :    K.  Fr.  Vogel,  Post  Box  414, 

Alexandria. 


The  Gramophone  Company,  Ltd, 
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of  the  Gramophone  Co.,  aptly  describes  it — a 
victory  convention,  it  was  an  out  and  out  un- 
qualified success.  That  is  the  general  verdict 
of  those  who  attended  the  various  meetings  and 
discussions,  which  took  place  more  or  less  with- 
out a  break  for  two  days.  Whether  or  not  the 
convention  attempted  too  ambitious  a  program 
for  such  a  limited  time  is  a  question  which  may 
profitably  be  considered  when  arranging  next 
year's  gathering.  That,  of  course,  is  a  matter 
for  the  committee,  but  it  is  nevertheless  one  in 
which  long-distance  visitors  are  especially  in-, 
terested.  From  all  we  hear,  it  is  quite  clear 
that  a  goodly  section  of  the  audience  were  none 
too  pleased  with  the  lengthy  nature  of  some  of 
the  discussions'  and  the  consequent  necessity  to 
deal  a  little  hastily  with  other  papers,  etc.  Such 
a  position  was  more  by  accident  than  design, 
and  in  the  circumstances,  one  over  which  no- 
body in  particular  had  any  control.  It  will, 
however,  need  consideration  another  time,  and 
especially  in  laying  down  definite  suggestions 
for  speakers  in  order  to  avoid  overtalk  to  the 
detriment  perhaps  of  the  next  subject  down  for 
hearing. 

Little  Attention  to  Gramophone  Trade 

While,  of  course,  in  principle  all  the  papers 
read  embraced  the  gramophone  industry,  it  be- 
ing now  universally  recognized  as  a  very  im- 
portant section  of  the  musical  instrument  trade, 
there  was  an  entire  absence  of  subjects  local 
to  the  individual  policies  and  direct  difficulties 
of  our  particular  interests.  Again  this  year, 
therefore,  we  have  to  express  regret  that  no 
provision  was  made  on  the  program  or  in  any 
other  way  for  a  separate  gathering  of  gramo- 
phone men  as  in  the  case  of  pianoforte  manu- 
facturers, supply  houses,  etc.  Why  is  it?  We 
cannot  imagine  that  the  gramophone  manufac- 
turers are  less  desirous  of  airing  their  views  upon 
subjects  common  to  all  engaged  in  this  trade,  any 
more  than  other  sections  of  the  musical  instru- 
ment industry.  As  a  matter  of  fact,  to  our  mind, 
it  would  be  the  finest  thing  that  could  happen; 
particularly  do  we  want  to  see  a  representative 
gathering  of  the  leading  gramophone  trade  men 
in  congress,  for  only  in  this  way  will  there  be 
any  chance  of  dealing  successfully  with  the 
many  serious  troubles  which  beset  the  trade  to- 
day, as  to-morrow,  unless  some  strong  co-ordi- 
nation of  policy  is  very  soon  attained.  The 
readers  of  this  journal  are  not  so  much  con- 
cerned with  pianoforte  and  music  publishing 
interests  that  we  can  afford  to  pass  over  with- 
out notice  the  somewhat  peculiar  fact  pertain- 
ing to  the  convention's  indifference  to  the  ex- 
isting difficulties  of  the  talking  machine  trade 
situation.  It  is  true  that  Mr.  Ricketts  (sales 
manager  of  the  Gramophone  Co.,  Ltd.)  read  a 
paper  entitled  "The  Past  Year  and  the  Future," 
in  which  he  touched  optimistically  upon  the 
good  work  of  the  past  and  future  prospects, 
citing  in  support  many  epigrams  and  facts,  and 
while  we  have  nothing  but  admiration  for  his 
rousing  words,  his  energy  and  undoubted  ac- 


complishments in  securing  official  benefits  and 
removal  of  harsh  restrictions  by  which  the  whole 
musical  industry  has  secured  fair  play,  he  did 
not  give  us  or  suggest  any  actual  means  to 
combat  particular  problems  associated  with  the 
gramophone  trade.  It  is  all  very  well  to  tell 
us  what  life  itself  presents  all  day  and  every, 
day,  that  "difficulties  are  made  to  be  over- 
come," but  what  we  want  to  be  able  to  say 
is:  "We  have  had  many  difficulties,  most  of 
which  have  never  happened."  Both  are  com- 
forting stunts  if  accompanied  by  business  ac- 
tion. But  what  action  has  been  inaugurated,  we 
ask,  towards  placing  the  gramophone  trade  in 
a  position  to  meet  an  after-war  campaign  with 
any  prospect  of  success?  The  only  answer  is 
a  negative  one.  The  members  of  our  trade 
were  not  at  the  convention  and  no  provision 
was  made  for  them  to  be.  This  sort  of  thing 
won't  do.  Such  ill-advised  neglect  will  tend 
to  force  the  independent  sections  of  the  gramo- 
phone industry  to  institute  their  own  associa- 
tion on  non-party  lines.  The  trade  must  be 
in  a  position  to  present  a  united  front,  and 
that  can  only  be  attained  by  general  co-opera- 
tion. In  Mr.  Ricketts  we  have  the  best  pos- 
sible man  to  represent  the  interests  of  the 
gramophone,  but  with  all  due  respect  to  him, 
it  cannot  be  said  that  his  presence  was  a  suf- 
ficient representation  for  the  gramophone  trade. 

In    the   course   of  his    rousing  speech,  Mr. 
Ricketts   outlined  in   brief  the  results   of  his 
work  on  behalf  of  the  musical  instrument  trade. 
Greetings  to  American  Music  Trade 

The  president  said  a  suggestion  had  been 
made  that  since  America  had  joined  us  as  one 
of  the  allies  a  special  resolution  should  be 
cabled.    He  therefore  moved: 

"That  this  convention  of  the  Music  Traders 
of  Great  Britain  s  assembled  in  London,  having 
heard  of  the  strong  and  enthusiastic  support 
which  members  of  the  Music  Trade  Association 
of  America  are  giving  to  the  United  States  Gov- 
ernment in  their  preparations  to  join  the  allies 
in  the  great  war  for  human  liberty,  we  now 
send  them  our  "hearty  congratulations  and 
thanks. 

"We  would  say  that  all  our  people  are  now  as- 
sured that  the  union  of  the  great  peoples  of  the 
United  States  with  the  allies  will  one  day  bring 
victory  and  a  lasting  peace,  and  we  believe  it 
will  lead  to  a  still  closer  union  between  .the 
peoples  of  America  and  Great  Britain,  for  the 
greater  happiness  of  mankind. 

"It  is  also  our  fervent  hope  that  our  friends 
in  the  Music  Trade  of  America,  and  we  here, 
will  come  closer  together  to  our  mutual  ad- 
vantage, and  for  the  development  and  strength- 
ening of  the  musical  culture  of  the  world." 

The  motion  was  agreed  to  amidst  cordial 
cheers. 

Columbia  Co.  Concert  for  Sailors 

Probably  the  most  unique  event  in  the  his- 
tory of  the  war,  outside  the  battle  zone,  is  the 
description  that  may  be  given  to  the  great  and 


moving  spectacle  presented  at  the  great  Albert 
Hall,  this  city,  on  Sunday  afternoon,  June  24, 
when  over  8,000  battle-scarred  officers  and  men 
accepted  the  invitation  of  the  Columbia  Grapho- 
phone  Co.,  Ltd.,  to  witness  a  specially  arranged 
concert  in  their  honor. 

Not  content  to  hold  themselves  responsible- 
for  all  the  expenses  involved,  and  presenting 
to  every  man  a  packet  of  cigarettes  and  a 
souvenir  program,  the  Columbia  people  with 
that  fine  reputation  which  they  hold  of  never 
doing  things  by  half,  arranged  for  the  transport 
to  and  from  the  hall  of  their,  guests  who  came 
from  nearly  every  hospital  in  the  metropolitan 
area  and  beyond.  For  this  gigantic  undertaking 
the  services  of  the  London  Motor  Volunteers 
were  gladly  placed  at  the  -disposal  of  the 
wounded  by  Major  George  Doland,  and  about 
one  thousand  cars  of  every  '  description  were 
called  into  use  for  the  purpose.  It  was  a  tri- 
umph of  organization  and  everything  passed  off 
without  a  hitch. 

During  the  assembly  suitable  music  was 
played  on  the  great  organ  by  Herbert  Cooke, 
and  from  time  to  time  the  rapidly  growing  audi- 
ence took  up  the  chorus  of  the  more  popular 
airs.  To  the  accompaniment  of  a  Scotch  jig 
on  the  organ,  George  Robey  delighted  the  audi- 
ence by  indulging  in  a  Highland  fling.  There 
were  one  or  two  other  spontaneous  incidents,  as, 
for  instance,  when  George  Robey  with  Miss 
Margaret  Cooper  and  Miss  Aileen  D'Orme  ap- 
peared on  the  platform  and  invited  two  of  the 
wounded  to  join  them  in  a  photographic  pose. 
Amidst  great  applause,  a  memorable  picture  was 
taken  of  this  pretty  incident.  The  great  audi- 
ence had  by  this  time  assembled,  and  as  one 
man  rose  to  attention  when  the  organ  pealed 
forth  the  opening  bars  of  the  national  anthem. 
It  was  a  truly  inspiring  sight,  and  an  event 
unique  enough  to.  move  the  senses  of  many  an 
old  journalistic  scribe.  Let  the  reader  imagine 
the  scenes  presented  within  the  walls  of  this 
great  circular  hall  with  its  tier  upon  tier  of 
hospital  blue  and  khaki  relieved  by  an  occasional 
splash  of  white  denoting  the  guardian  angels  of 
the  hospital  wards — sisters  and  nurses  come  to 
look  after  the  boys  and  enjoy  with  them  the 
exquisite  art  of  those  who  so  unselfishly  gave 
up  the  Sunday  afternoon  to  charm  away  an 
hour  or  so  for  the  soldiers'  benefit.  For  the 
most  part  the  wounded  had  arrived  at  that  stage 
of  convalescence  which  permits  of  such  an  out- 
ing, but  the  graver  side  was  clearly  evident  in 
the  number  of  bandaged  arms,  legs  and  heads — 
wounds  honorably  received,  and  borne  with 
cheery  fortitude.  As  one  gazed  upon  this  truly 
memorable  scene,  one  was  reminded  that  here 
indeed  was  what  might  be  described  as  an  all- 
Empire  gathering,  representing  the  sacrificed 
of  everything  held  dear  in  this  vale  of  tears, 
and  laid  upon  the  alter  of  the  great  cause  of 
right  and  constitutional  freedom.  There  were 
soldiers  from  almost  every  part  of  the  great 
British   Empire,  though  merely  the  fringe  of 
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that  wonderful  army  from  overseas  who,  with 
their  British  brethren,  had  volunteered  to  strike 
a  blow  for  humanity.  The  Columbia  Co.,  to 
whose  initiative  this  historic  assembly  was  due, 
must  have  felt  a  great  and  justifiable  pride  in 
their  merciful  work.  To  witness  the  enthusi- 
asm and  joy  of  the  heroes  who  were  their  guests 
was  indeed  sufficient  thanks,  though,  be  it  noted, 
the  company  got  no  public  recognition  in  this 
respect. 

Opening  the  program,  Miss  Margaret  Cooper 
got  quickly  to  work  at  the  piano,  accompanying 
herself  in  one  or  two  of  her  tunefully  catchy 
songs  of  the  popular  order,  which  were  ac- 
claimed by  the  boys  as  "just  the  thing."  "Love, 
I  Have  Won  You,"  was  prettily  rendered  by 
Miss  Aileen  D'Orme,  and  her  singing  of 
"There's  a  Long,  Long  Trail"  evoked  tremend- 
ous applause,  the  refrain  being  taken  up  by  the 
boys  in  a  manner  at  once  harmonious  and  hearty. 

Lieut.  Kennerley  Rumford  was  next  on  the 
platform,  and,  as  may  be  imagined,  his  appear- 
ance in  uniform  was  sufficient  to  arouse  the 
audience  to  great  enthusiasm,  and  a  storm  of  ap- 
proval greeted  his  singing  of  "When  the  Swal- 
lows Homeward  Fly,"  and  "The  Yeoman  of 
England." 

The  event  of  the  concert  was  undoubtedly 
Mine.  Clara  Butt,  whose  wonderful  voice  was 
in  splendid  form.  She  was  greeted  with  a 
burst  of  applause  which  very  obviously  gave  her 
great  pleasure.  Opening  with  "The  Lost 
Chord"  Mme.  Clara  Butt  so  charmed  her  audi- 
ence that  in  response  to-  the  whole-hearted  en- 
thusiasm with  which  it  was  received,  she  gave 
"Abide  With  Me."  In  this  beautiful  hymn  her 
wonderful  range  and  flexibility  of  voice  was 
heard  to  the  best  advantage  by  all  throughout 
the  great  hall,  and  it  is  not  too  much  to  say, 
if  one  can  measure  the  opinion  of  such  an  audi- 
ence, that  this  item  of  the  program  was  re- 
garded by  all  as  without  compare,  with  the  ex- 
ception perhaps  of  the  rendition  of  "The  Keys 
of  Heaven,"  by  Mme.  Clara  Butt  and  her  hus- 
band, Lieut.  Kennerley  Rumford.  It  was,  in 
truth,  delightfully  expressed  in  true  artistic 
fashion,  and  naturally  evoked — or  provoked — the 
boys  to  a  crescendo  of  admiration.  It  was  good 
to  see  and  good  to  hear! 

The  marvelous  dance-acting  of  Mile.  Adeline 
Genee  was  exemplified  in  her  treatment  of  the 
"John  Peel"  hunting  song.  And  d'ye  ken  the 
soldiers  simply  reveled  in  it,  the  more  so  when 
this  most  fascinating  little  lady  hurled  her  danc- 
ing shoes  and  her  tall  hat  into  the  auditorium, 
where  the  big  hat,  after  a  great  scramble, 
finally  found  a  proud  resting  place  on  the  cra- 
nium of  one  of  the  boys  in  blue. 

Prior  to  the  appearance  of  "Mister"  George 
Robey,  who  was  announced  by  General  Sir 
Francis  Lloyd  as  "The  Rock  of  Ages,"  and 
who  delighted  the  boys  with  several  of  his  vocal 
"screamers,"  the  great  general  himself  took  the 
platform.  Heartily  seconded  by  the  audience 
he  paid  a  graceful  tribute  of  thanks  to  all  the 


artists;  the  motor  volunteers,  who  undertook 
the  onerous  task  of  transporting  all  the  wounded 
to  and  from  the  concert,  which,  by  the  way,  was 
really  a  triumph  of  organization;  the  organizer, 
M.  Linnal  Powell,  and — but  no,  for  by  some 
unfortunate  mischance,  he  entirely  overlooked 
the  sponsors  of  the  entertainment — the  Colum- 
bia Co.,  Ltd. 

We  could  write  many  a  paragraph  of  impres- 
sions— scarcely  a  unit  of  the  vast  audience 
could  have  come  away  without  feeling  a  great 
pride  and  wonder  at  it  all — but  space  bids  us 
cry  a  halt.  It  only  remains  to  add  that  the 
affair  was  a  complete — indeed  a  "Regal" — suc- 
cess, and  though  the  wounded  soldier-audi- 
ence was  given  no  opportunity  to  express  its 
thanks  to  the  Columbia  Co.,  we  are  assured  it 
will  remember  with  gratitude  that  happy  time 
for  many  a  day  to  come. 

An  Edison  Record  Dispute 

Memories"  of  the  old  phonograph  days  are 
revived  by  an  action  recently  heard  in  the  Lon- 
don Law  courts.  The  action  was  one  in  which 
Thos.  A.  Edison,  Inc.,  of  New  Jersey,  claimed 
£165  2s.  lOd.  from  G.  A.  Bryan,  the  Croydon 
firm  of  factors  for  goods  sold.  The  claim, 
said  Mr.  Wallace,  K.  C,  was  admitted,  but  de- 
fendant said  he  was  entitled  to  a  set-off,  and 
also  to  damages  in  his  counter-claim.  In  1909, 
when  the  parties  came  together,  plaintiffs'  man- 
ager was  a  Mr.  Graf,  and  Denville  Simons 
(who,  by  the  way,  is  now  with  the  Columbia 
Co.  in  America)  their  sales  manager.  Defend- 
ant was  induced  to  become  a  factor  for  the  sale 
of  Edison  phonographs  and  records,  and  an 
agreement  was  made  that  he  should  buy  the 
Standard  records  at  6s.  6d.  and  sell  at  8s.  6d. 
per  dozen,  and  Amberol  records  at  9s.  6d.  to 
resell  at  12s.  6d.  The  Edison  business  was  af- 
fected by  the  growing  popularity  of  the  disc 
records.  At  the  end  of  1913  plaintiffs,  it  was 
stated,  flooded  the  market  with  a  million  rec- 
ords which  they  sold  at  2d.  and  3d.  each.  De- 
fendants' stock  at  this  time  was  in  the  neigh- 
borhood of  24,000  records,  the  value  of  which 
was  thereby  destroyed.  Defendant  also  com- 
plained that  this  action  was  a  breach  of  an  im- 
plied term  of  the  agreement.  At  the  conclu- 
sion of  plaintiffs'  evidence  a  settlement  was  an- 
nounced. Judgment  was  given  for  the  plain- 
tiffs' claim,  with  costs,  and  for  the  plaintiffs  on 
the  counter-claim,  with  costs,  leave  being  given 
to  proceed  under  the  Courts  Emergency  Powers 
Act. 

Hire-Purchase  Law 

The  complexity  of  the  law  relating  to  hire- 
purchase  was  further  exemplified  by  a  recent 
decision  in  the  Scottish  courts.  A  perusal  will 
be  found  of  extreme  interest  to  all  engaged  in 
this  class  of  trade.  According  to  the  Dundee 
Evening  Telegraph  and  Post,  a  Dundee  woman 
was  charged  with  the  theft  of  a  gramophone  in 
the  following  circumstances:  She  bought  the 
instrument  on  the  hire-purchase  system  from 
Mr.  Forbes,  musical  instrument  dealer,  44  Kings 
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road,  Dundee,  paying  a  first  instalment  of  five 
shillings.  On  the  same  day  she  sold  the  in- 
strument to  a  broker  for  several  times  that 
amount.  It  was  contended  that  the  woman's 
act  was  not  theft.  Bailie  Archer  issued  judg- 
ment as  follows:  .  .  .  the  charge  as  framed 
does  not  amount  to  theft.  I  therefore  dismiss 
the  accused.  Turning  to  the  alleged  agreement 
upon  which  I  understand  the  present  charge 
rests,  I  agree  that  a  thing  lent  or  hired  for  a 
specified  time  and  purpose  may  be  stolen  by 
the  borrower  or  hirer,  and  this  rule  has  been 
extended  to  a  pauper  selling  poorhouse  clothing, 
they  being  expressly  given  to  be  worn  while  the 
pauper  remained  an  inmate.  A  person  may  com- 
mit theft  by  the  appropriation  of  an  article  which 
he  has  in  his  possession  unless  he  had  some  title 
in  it  that  exonerated  him  from  an  unqualified 
obligation  to  return  it.  From  the  agreement 
which  has  been  signed  by  the  parties,  there  is 
no  unqualified  obligation  on  the  part  of  the 
hirer  to  return  the  gramophone.  I  may  add 
that  the  execution  of  the  agreement  under  which 
the  gramophone  was  purchased  is  invalid,  as 
the  signature  of  the  seller  is  made  by  a  stamp 
or  the  use  of  a  cyclostyle. 

The  Band  of  H.  M.  Irish  Guards 
This  famous  instrumental  organization  is  open 
for  private  engagement  and  will  play  an  almost 
unlimited  repertoire  at  your  own  home  for  the 
small  sum  of  tenpence.  The  medium  is  that 
of  Winner  double  records — and  it  is  by  the  way 
an  exclusive  one,  too,  for  the  band  plays  for  no 
other  company.  Several  good  items  figure  on 
the  latest  Winner  list  by  the  Irish  Guard,  and 
there  are  also  contributions  by  Jessie  Broughton, 
(Continued  on  page  118) 


GRAMOPHONE  RECORDS 


10  Inch  Double  Sided 

«•  NEEDLE  CUT  " 


for  Overseas  Keen  Buyers 


A  British  Firm  of  Repute 
Manufacturing 

HIGH  CLASS  PRODUCTS 
OFFERS  CLOSE  QUOTATIONS 

5,000  Lots  and  Up  to  CUSTOMER'S  SELECTION 

"OPENING  ORDERS"  for  sample  1000  "assorted"  "contain- 
ing" 75%  of  Bands  and  Instrumentals,  and  25%  of  latest  vocals, 
accepted  and  despatched  at  Bulk  Rates. 

CORRESPONDENCE  INVITED 


POINTS 


Repertoire,  nearly  2000  Titles. 

Hundreds  of  Superb  Bands  and  Orchestrals. 

Lightning  Shipments  under  Export  Licenses. 

Packing  by  Experts. 

Real  Rock  Quotations. 

F.  O.  B.  London  or  Port  of  Entry. 


Address 

SOUND  RECORDING  CO.,  Ltd.,  "Export  Dept." 

18-19  Swallow  Street,  Piccadilly 

LONDON.  ENGLAND  Cables  "GRAMMA VOX"  London 
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The  Personal  Record  Department  of  the  Columbia 
Graphophone  Company  has  opened  up  a  field  of 
profit  for  a  great  many  live  Columbia  dealers.  Full 
particulars  may  be  obtained  on  request. 


Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


FROM  OUR  LONDON  HEADQUARTERS— (Continued  from  page  117) 


Catherine  Aulsebrook,  the  Two  Bobs,  the  El- 
liotts, Harry  Bluff,  Ivor  Foster,  and  others 
equally  good. 

Annual  Report  of  Brown  Bros.,  Ltd. 
The  1916  balance  sheet  of  Brown  Bros.,  Ltd., 
the  Great  Eastern  St.  cyle  and  gramophone  fac- 
tors, makes  good  reading,  although  the  net 
profit  as  against  the  previous  year  is  down  by 
some  £7,000-odd.  After  making  provision  for 
excess  profits  duty  and  the  depreciation  of  lease- 
holds and  fixtures,  the  profits  for  the  period  is 
£40,715  15s.  Id.,  and  with  the  amount  brought 
forward  £28,998  12s.  Sd.— £69,714  7s.  6d.  A 
dividend  of  7H  per  cent.  (2^4  per  cent,  interest 
dividend  already  paid),  tax  free,  on  the  ordinary 
shares,  and  bonus  2%  per  cent,  (tax  free),  was 
paid. 

It  was  mentioned  that  upwards  of  350  of  the 
company's  employes  had  joined  His  Majesty's 
forces  since  the  commencement  of  the  war. 
A  Gramophone  Dealer's  Fine  Military  Record 
Among  gramophone  dealers,  Sergt.  Lawrie 
Craig,  of  Cheswick,  takes  first  place,  we  should 
think,  from  the  viewpoint  of  long  military  serv- 
ice. He  served  throughout  the  Boer  War,  and 
joined  up  again  when  the  present  Titanic  con- 
flict broke  out.  He  has  now  obtained  an  hon- 
orable discharge  after  service  on  pretty  well 
all  the  fighting  sections — Egypt,  Mesopotamia, 
the  Dardanelles,  Salonica,  and  France.  A  proud 
record,  surely!  The  highly  successful  business 
which  Sergt.  Craig  carried  on  for  a  number  of 
years  in  Cheswick  has  been  partly  kept  going  by 
Mrs.  Craig,  so  that  he  will  have  a  good  founda- 
tion upon  which  to  reconstruct  as  far  as  the 
exigencies  of  the  present  situation  and  his  health 
allow.  Mr.  Craig  mentions  that  his  pre-war 
stock — or  rather  what  is  left  of  it- — is  in  good 
salable  condition,  and  active  trading  will  be 
opened  up  again  in  earnest  within  the  near  fu- 
ture. 

Notes  on  "His  Master's  Voice"  Doings 

A  goodly  list  of  "cut-outs"  has  been  issued 
by  the  company.  These  records  will  not  ap- 
pear in  the  next  catalog,  which  will  be  issued 
during  October,  and  dealers  are  therefore  al- 
lowed a  sufficient  margin  of  time  to  make  a 
special  effort  to  dispose  of  any  stocks  of  these 
discs.  Unsold  cut-outs  will  be  exchanged  dur- 
ing October. 

"H.  M.  V."  dealers  have  received  advice  that 
cabinet  grand  instruments  Nos.  11,  12,  13  and 
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14  will  not  in  future  include  the  albums,  which 
hitherto  formed  part  of  the  instrument  equip- 
ment. 

The  latest  list  of  records  from  this  com- 
pany is  accompanied  by  a  reminder  that  sum- 
mertime is  gramophone  time.  In  conformity 
with  the  H.  M.  V.  standard,  this  supplement  of 
new  records  may  be  accepted  as  a  fair  example 
of  the  great  care  exercised  in  the  compilation 
of  the  company's  monthly  programs  of  mu- 
sical fare.  It  is  throughout  representative  of 
all  that  is  best  from  the  standard  and  current 
phases  of  vocal  and  instrumental  music,  and 
causes  one  pleasantly  to -ponder  over  the  high 
order  of  artistic  merit  achieved.  The  artistes 
and  their  chosen  contributions  speak  in  suffi- 
cient endorsement — Tetrazzini  sings  the  Polon- 
aise from  "Mignon";  John  McCormack,  "Non 
e  ver";  Mme.  Kirkby  Lunn  (accompanied  by  band 
of  H.  M.  Coldstream  Guard),  "Rule  Britannia"; 
Charles  Mott,  curate's  song  "The  Sorcerer"; 
the  Albert-  Hall  Orchestra  (conducted  by  Lan- 
don  Rowald),  plays  the  Carse-Noisette  Suite — 
miniature  overture;  the  Symphony  Orchestra; 
Three  Dances — Henry  VIII  (by  Edward  Ger- 
man), and  then  these  other  fine  records — -Mark 
Hambourg  (piano),  De  Groot  (violin — with 
piarLO  and  organ  accompaniment).  The  Cold- 
stream Guards,  selections,  parts  one  and  two 
church  parade,  and  American  national  airs;  Tom 
Clare,  Jay  Laurier,  etc.,  etc. 

We  Hear  That- 
According  to  the  Board  of  Trade  returns 
British  export  trade  made  a  fine  showing  for 
June.  The  figures  are:  £43,651,700,  about  three 
and  one-half  million  less  than  the  figures  for 
May.  On  the  imports  side  the  value  is  given 
as  £86,068,300,  a  decline  of  £859,300  as  against 
June,  1916,  and  about  one  and  one-half  millions 
less  than  the  previous  month  this  year.  It  is 
a  good  answer  to  the  German  sea  pirates'  fan- 
tastical claims! 

Our  old  friend  Thos.  Edens  Osborne  is  still 
in  the  running  on  advertisement  campaigns,  and 
that  his  smartly  written  announcements  in  the 
Belfast  newspapers  are  fruitful  of  results  good 
enough  to  turn  his  competitors  green  with  envy. 

The  new  twelve-inch  double  discs  issued  by 
the  Sound-Recording  Co.,  Ltd.,  Swallow  street, 
Piccadilly,  London,  have  "caught  on."  The 
output  is  large,  and  the  sales  are  still  greater. 
Which  is  usually  the  merit  of  a  good  thing. 

The  London  business  of  Carl  Lindstrom  has 
been  disposed  of  to  a  British  firm  whose  name 
we  are  requested  to  withhold  for  the  moment. 
The  good  news  was  received  by  the  trade  with 
great  satisfaction,  the  more  so,  as  we  under- 
stand that  the  personnel  of  the  buying  concern 
is  British  to  the  core.  Success  to  the  new- 
comers ! 

No.  6  issue  of  "The  Voice"  contains  an  inter- 
esting account  of  Their  Majesties'  recent  visit 
to  "His  Master's  Voice"  factory,  and  many  other 
articles  of  interest,  as:  the  Gramophone  in  the 
Antarctic,  the  manufacture  of  Records,  Sales- 
manship, etc.     This  issue  of  "The  Voice"  is 


the  most  readable  that  has  been  issued  to  date. 
How  Prejudice  Arises 

Considerable  agitation  is  rife  up  in  Birming- 
ham over  the  alleged  misuse  of  the  gramophone. 
It  appears  that  certain  private  owners  have 
earned,  rightly  or  wrongly,  the  anger  of  their 
neighbors  by  continuous  playing  of  records  over 
a  period  which  might  or  might  not  extend  to 
the  early  hours  of  the  morning.  Some  of  the 
letters  of  complaint  in  the  Birmingham  Post 
speak  of  the  infliction  of  great  torture  upon 
many  a  hapless  individual  who  happens  to  re- 
side in  and  around  the  offending  gramophonist's 
neighborhood.  One  indignant  scribe  protests 
that  after  going  into  a  nursing  home  for  an 
operation,  where,  of  course,  he  expected  and 
was  entitled  to  peace  and  quietness,  the  whole 
place  resounded  with  hideous  noises  delivered 
from  a  nearby  gramophone.  Environment  con- 
sidered, his  description  may  not  be  over  exag- 
gerated. We  hear  a  good  deal  of  grumbles  by 
non-musical  people,  but  in  such  cases  so  out- 
lined, we  agree  with  the  sufferers  that  a  suit- 
able by-law  should  be  framed  to  meet  the  in- 
considerate individual  whose  selfishness  per- 
mits of  abuse  of  a  musical  instrument  to  the 
extent  named.  It  is  to  such  persons  that  we 
have  to  attribute,  in  the  main,  the  prejudice 
which  at  one  time  existed,  and  still  does  to  a 
somewhat  lesser  degree,  be  it  said,  against  the 
gramophone. 

Zonophone  Co.'s  Good  Report 

All  records  beaten  is  the  claim  in  connection 
with  the  sales  of  the  Zonophone  summer  pro- 
gram. This  is  due  to  four  features  which  stand 
for  popularity — price,  recording  quality,  emi- 
nent artists,  and  picked  titles.  And  this  stand- 
ard, it  may  be  mentioned,  is  not  particular  to  any 
one  list;  it  is  general  to  all.  The  latest  list  is 
indeed  a  bumper  one,  full  of  real  sellers,  just 
the  sort  that  bring  the  best  returns  for  a  deal- 
er's labor  if  that  labor  is  faithfully  performed. 
Not  Two  Gramophones! 

Another  newspaper  yarn  about  the  extrava- 
gance of  munition  workers.  Here  is  the  story. 
"In  the  old  days  the  sitting-rooms  of  the  workers 
had  two  of  every  thing  ornamental — two  pic- 
tures, two  vases,  two  antimacassars,  two  china 
dogs,  and  so  on.  Now  they  have  added  two 
pianos,  and  we  are  further  invited  to  believe  that 
in  the  kitchen  of  an  iron  puddler  was  seen  a 
baby  grand,  on  which  was  displayed  the  family 
washing,  kept  in  position  by  a  couple  of  flat- 
irons  I" 

American  National  Airs  on  Columbia 

The  moment  America  blew  the  war  trumpet, 
every  Columbia  dealer  was  the  recipient  of  a 
message  from  the  company.  That  message  con- 
veyed particulars  of  Columbia  records  bearing 
the  following  American  National  airs:  "The 
Star  Spangled  Banner,"  "The  Battle  Hymn  of 
the  Republic,"  "Stars  and  Stripes  March,"  and 
the  "National  Emblem  March." 


The  whole  of  the  country  are  in  the  business 
organizations  and  not  in  politics. 
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LATEST  PATENTS  RELATING  TO  TALKING 
MACHINES  AND  RECORDS 


Washington,  D.  C,  August  8. — Gramophone 
and  the  Like. — Noel  Pemberton-Billing,  County  of 
Hertford,  England.    Patent  No.  1,230,509. 

The  object  of  the  present  invention  is  to  pro- 
vide a  simple  repeating  mechanism  by  which 
such  repetition  may  be  effected,  preferably  auto- 
matically. 

According  to  this  invention  there  are  pro- 
vided two  reproducers  to  be  used  alternately, 
which  are  so  linked  together  that  as  the  opera- 
tive reproducer  of  the  pair  moves  across  the 
record  the  idle  one  is  carried  back  over  the 
record  to  the  starting  point,  combined  with 
automatic  or  other  means  to  render  the  idle  re- 
producer operative  and  the  operative  one  idle. 
Thus  when  the  one  reproducer  has  completed 
the  reproduction  of  the  record  the  other  has 
been  carried  back  to  the  starting  point  and 
when  rendered  operative  immediately  recom- 
mences the  reproduction. 

When  flat  records  are  employed  on  the  gramo- 
phone, the  two  reproducers  may  be  rigidly  con- 
nected together;  thus  they  may  be  linked  to- 
gether by  a  sound  tube  which  they  have  in 
common.  In  one  construction  this  sound  tube 
may  be  mounted  to  slide  endwise  through  a 
support  by  which  it  is  connected  to  the  horn, 
by  which  sliding  mounting  the  movement  of  the 
reproducers  across  the  record  is  permitted. 

In  order  to  enable  the  apparatus  to  suit  vari- 
ous records,  the  reproducers  should  be  adjust- 
able as  to  their  distance  apart,  to  which  end  the 
sound  tube  may  be  made  telescopic. 

In  order  to  render  one  of  the  reproducers 
operative  and  the  other  idle,  they  may  both 
be  mounted  on  an  angularly  movable  support, 
angular  movement  of  which  raises  the  record- 
engaging  stylus  of  the  operative  reproducer 
from  the  record  and  simultaneously  lowers  the 


stylus  of  the  idle  reproducer  into  contact  with 
the  record  and  means  (preferably  automatic) 
may  be  provided  to  move  the  said  member 
angularly  when  the  reproducers  reach  the  end 
of  their  travel  in  one  direction  or  the  other 
across  the  record. 

Figure  1  is  a  plan  partly  in  section  of  such 
parts  of  the  gramophone  as  are  necessary  to 
illustrate  the  present  invention;  Fig.  2  is  a  side 
elevation  of  Fig.  1;  Fig.  3  is  a  front  view  of 
Fig.  1;  Fig.  4  is  a  plan  of  an  alternative  con- 
struction. 

Annotator'  for  Commercial  Phonographs.— 
Martha  L,.  Hunter  and  Albert  B.  Church,  San 
Francisco,  Cal.    Patent  No.  1,230,485. 

This  invention  relates  to  commercial  phono- 
graphs, and  is  a  division  of  copending  applica- 
tion, Serial  No.  50,780,  filed  September  15,  1915. 

The  object  of  this  invention  is  to  provide  an 
attachment  for  a  transcribing  phonograph 
whereby  from  a  memo  sheet  previously  marked 
up  with  various  instructions  applying  to  the 
matters  contained  in  the  phonograph  record, 
the  transcriber  may  locate  upon  the  record  the 
position  of  the  matters  to  which  said  instruc- 
tions apply. 

Heretofore,  it  has  been  proposed  to  supply  a 
specially  printed  sheet,  properly  ruled  and  pro- 
vided with  stock  phrases,  said  sheet  to  receive 
upon  its  face  penciled  marks  made  by  the  dic- 
tator to  convey  the  necessary  information  rela- 
tive to  the  matters  in  the  record  for  the  conveni- 


ence of  the  transcriber.  Great  difficulty  has 
been  encountered  by  users  of  this  memo  sheet 
in  properly  locating  from  the  marks  thereon 
the  position  in  the  phonograph  record  of  the 
matters  to  which  such  marks  apply. 

In  the  present  invention  this  objection  has 
been  overcome  by  the  provision  of  mechanical 
means  for  carrying  on  these  operations,  where- 
by greater  precision  and  accuracy  are  obtained. 

In  carrying  out  the  object  of  this  invention 
a  holder,  fastened  to  the  box  of  the  transcrib- 
ing phonograph  is  employed  to  receive  sheets 


of  memo  paper  previously  marked  with  various 
instructions  relating  to  the  matters  contained 
in  the  phonograph  record,  and  means  movable 
with  the  traveling  head  of  the  phonograph  to 
indicate  in  advance  to  the  transcriber  the  exact 
position  and  location  on  the  phonograph  rec- 
ord of  the  matters  to  which  the  marks  on  the 
she"et  apply. 

Figure  1  shows  a  front  elevation  of  the  tran- 
scribing attachment  applied  to  a  phonograph; 
Fig.  2  shows  a  side  elevation  of  the  device  illus- 
trated in  Fig.  1. 

Combination  Piano  and  Sound-Reproducing 
Instrument. — Elzear  Plante,  Fall  River,  Mass.,  as- 
signor to  Edmund  Cote,  same  place.  Patent 
No.  1,230,324. 

This  invention  has  for  its  object  to  provide 
an  upright  piano  with  a  sound  reproducing  in- 
strument, which  is  normally  located  within  the 
piano  so  as  not  to  interfere  with  the  functions 
of  the  latter,  and  forms  a  permanent  part  there- 
of, and  has  its  tone  arm  or  sound-delivery  de- 
device  arranged  within  the  piano  so  that  when  in 
use  the  outlet  mouth  of  the  tone  arm  is  opposed 
to  the  non-metallic  casing  of  the  piano,  where- 
by the  sound  reproducing  instrument  is  pro- 
vided with  a  sounding  board  of  large  area  and 
a  superior  tone  effect  free  from  metallic  or 
harsh  sounds  is  obtained.  The  sound  repro- 
ducing instrument  may  be  of  any  suitable  or 
known  construction,  in  which  a  tone  arm  carry- 
ing a  needle  or  stylus  co-operates  with  a  rec- 
ord which  is  mounted  on  a  movable  support, 


usually  a  circular  disc,  which  may  be  driven  by 
a  motor  of  any  suitable  construction,  such  as  an 
electric  motor  or  a  spring  motor. 

Provision  is  made  for  enabling  a  record- 
carrying  table  or  disc  of  maximum  diameter 
to  be  located  within  a  narrow  chamber  or 
space  in  the  piano  above  the  keyboard  thereof, 
whereby  the  record-carrying  table  when  not  in 
use  may  be  concealed  from  view  within  the 
piano  and  the  latter  have  the  appearance  and 
function  of  an  ordinary  upright  piano.  To  this 
end,  the  front  wall  of  the  casing  above  the  key- 
board is  provided  with  an  opening  of  sufficient 
size  to  enable  a  portion  of  the  record-carrying 
table  to  be  projected  through  the  same  when 
the  sound  reproducing-  instrument  is  to  be  used, 
and  the  record-carrying  table  is  mounted  on  a 
support,  which  is  pivoted  so  as  to  permit  the 
said  table  to  be  moved  bodily  and  turned  into 
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a  substantially  horizontal  position  when  in  use 
and  into  a  substantially  vertical  position  when 
not  in  use,  and  the  tone  arm  which  co-operates 
with  said  record-carrying  table  is  mounted  with- 
in the  piano  casing  so  as  to  enable  the  tone  arm 
to  be  moved  into  and  out  of  the  path  of  bodily 
movement  of  the  record-carrying  table. 

The  piano  may  be  a  player-piano  or  one  which 
is  manipulated  by  hand. 

Figure  1  is  a  front  elevation  of  an  upright 
piano  provided  with  a  sound  reproducing  instru- 
ment in  accordance  with  this  invention.  Fig.  2, 
a  side  elevation  and  section  of  the  piano  shown 
in  Fig.  1,  the  section  being  taken  on  the  line 
2 — 2,  Fig.  1,  with  the  sound  reproducing  in- 
strument in  its  operative  position.  Fig.  3,  an 
enlarged  detail  in  plan  of  the  sound  reproducing 
instrument  shown  in  Fig.  2,  with  parts  broken 
away.  Fig.  4,  a  front  elevation  of  the  sound 
"reproducing  instrument  shown  in  Fig  2,  and 
Fig.  5,  a  detail  in  section  on  the  line  5 — 5,  Fig. 
4,  to  be  referred  to. 

Phonograph. — Alex.  N.  Pierman,  Newark,  N.  J., 
assignor  to  the  New  Jersey  Patent  Co.,  same 
place.    Patent  No.  1,231,061. 

This  invention  relates  to  phonographs  and 
more  particularly  to  memorandum  attachments 
for  such  machines.  The  object  is  to  provide 
a  new  and  improved  device  of  this  character 
which  will  permit  the  ready  marking  or  indica- 
tion of  instructions  for  any  desired  part  of  the 
record;  and  in  conformity  with  this  object,  this 
invention  in  its  preferred  form  comprises  means 
for  moving  a  memorandum  tape  or  other  re- 
ceiver across  the  record  at  a  speed  correspond- 


ing with  that  of  the  recorder  and  reproducer 
and  means  for  marking  or  indicating  on  the 
said  tape  the  desired  instructions  and  the  parts 
of  the  record  to  which  they  refer. 

Referring  to  the  drawings:  Figure  1  is  a  plan 
of  a  business  phonograph  provided  with  a  form 
of  the  invention  adapted  for  use  by  a  dictator 
in  marking  the  desired  instructions  on  the 
memorandum  tape;  Fig.  2  is  a  front  elevation 
thereof;  Fig.  3  is  a  plan  view  of  a  like  phono- 
graph provided  with  a  form  of  the  invention 
for  indicating  to  a  transcriber  the  instructions 
to  be  followed  in  transcribing  the  record;  Fig. 

4  is  a  section  on  the  line  4 — 4  of  Fig.  3;  and  Fig. 

5  is  a  section  on  the  line  5 — 5,  Fig.  2. 

Tone  Purifier. — Charles  P.  Marshall,  Watertown, 
N.  Y.    Patent  No.  1,231,277. 

This  invention  relates  to  tone  purifiers  de- 
signed for  talking  machines  and  the  like.  The 
invention  relates  particularly  to  improvements 
in  the  class  of  devices  shown  and  described  in 
United  States  Patent  No.  1,199,197,  dated  Sep- 
tember 26,  1916. 

The  principal  object  of  the  present  invention 
is  to  increase  the  symphonic  quality  and  de- 
gree and  to  improve  the  acoustic  quality  and 
degree  of  tone  purifiers  of  the  class.  A  fur- 
ther object  is  to  provide  a  hollow  resonator  or 
acoustic  chamber  substantially  in  the  form  of  a 
truncated  cone  having  one  flat  side.  A  further 
object  is  to  extend  the  flat  side  of  the  resonator 
more  or  less  in  one  or  more  directions,  for 
varying  the  symphonic  quality  and  degree  of 
the  purifier.  A  further  object  is  to  provide  vari- 
ous shaped  tone  and  sound  modifying  openings 
in  different  parts  of  the  body  for  varying  the 
degree  and  quality  of  tone  and  sound.  A  fur- 
ther object  is  to  provide  a  dome  top  for  the 
body  which  may  vary  in  size  and  shape,  for 
improving  the  acoustic  and  also  the  symphonic 
quality  and  degree  of  the  purifier.  And  a  fur- 
ther object  is  to  provide  sound  modifying  ten- 
(Continitcd  on  page  120) 
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sion  cords  or  snares  which  may  be  applied  to 
either  the  body  or  the  wings. 

Figure  1  is.  a  top  plan  view  of  the  purifier 
embodying  the  improvements.  Fig.  2  is  a  front 
side  elevation  of  the  same  mounted  upon  a 
well-known  reproducer.  Fig.  3  is  an  end  eleva- 
tion of  the  same.  Fig.  4  is  a  modified  view 
showing  the  extended  wings  and  flat  top.  Fig. 


5  is  a  modified  view  showing  the  purifier  at- 
tached to  the  reproducer  by  means  of  legs. 
Fig.  6  is  a  rear  side  elevation  of  the  device 
shown  in  Figs.  1,  2  and  3;  showing  a  plurality 
of  tension  cords.  Fig.  7  is  another  modification 
showing  ribs  mounted  on  the  sounding  board. 
Fig.  8  is  still  another  modification  showing  a 
dome  top  and  a  hollow  sounding  board.  Figs. 
9  and  10  are  respectively  a  top  plan  and  a  side 
elevation  of  a  modified  sounding  board. 

Phonograph  Reproducer. — Forest  Cheney,  Chi- 
cago, 111.,  assignor  to  the  Cheney  Talking  Ma- 
chine Co.,  same  place.    Patent  No.  1,231,329. 

The  principal  object  of  this  invention  is  to 
provide  a  new  and  improved  device  for  repro- 
ducing sound  from  a  record.  Another  object 
of  this  invention  is  to  provide  a  phonograph  re- 
producer with  two  diaphragms  working  op- 
positely to  one  another  so  as  to  give  an  in- 
creased intensity  in  the  reproduction  of  the 
sound  from  a  record.  Another  object  of  this 
invention  is  to  provide  mechanism  for  trans- 
mitting the  vibrations  of  a  reproducer  stylus 
to  two  diaphragms  to  vibrate  the  latter  in  op- 
position to  one  another. 

Figure  1  is  an  elevation.  Fig.  2  is  a  vertical 
section  on  the  line  2  of  Fig.  1  looking  in  the 
direction  of  the  arrows.    Fig.  3  is  a  top  plan 


view.  Fig.  4  is  an  elevation  with  the  lower  part 
in  section  of  the  second  form  of  the  device. 
Fig.  5  is  a  vertical  section  taken  on  the  line 
S,  5  of  Fig.  4  looking  in  the  direction  of  the 
arrows.  Figs.  6,  7  and  8  are  perspective  views 
of  fragmentary  details. 

Tone  Modulating  Device  for  Talking  Ma- 
chines.— Eldridge  R.  Johnson,  Merion,  Pa.,  assignor 
to  the  Victor  Talking  Machine  Co.,  Camden,  N. 
J.    Patent  No.  1,231,370. 

Among  the  principal  objects  of  this  inven- 
tion are  to  provide  means  whereby  the  sound 
waves  projected  from  a  talking  machine  during 
the  reproduction  of  sound  may  be  modulated, 
controlled  and  varied;  to  provide  means  where- 
by such  sound  waves  may  be  modulated,  con- 
trolled and  varied  by  a  person  located  at  any 
desired  distance  from  the  talking  machine,  and 
which  shall  consist  of  but  a  small  number  of 
parts  of  simple  design  and  construction.  Fur- 
ther objects  of  this  invention  are  to  provide 
tone  modulating  means  which  may  be  utilized 
or  not  as  desired;  which  when  not  in  use,  will 
in  no  way  affect  or  hamper  the  reproduction  of 
sound  by  the  machine,  and  which  will  in  no  way 


injure  the  appearance  or  beauty  thereof,  or  ren- 
der the  same  unsightly. 

Further  objects  of  the  invention  are  to  pro- 
vide means  selective  in  their  nature  whereby  the 
sound  waves  projected  from  a  talking  machine 
during  the  reproduction  of  sound  may  be  modu- 
lated, varied  or  controlled,  said  means  being 
capable  of  selective  as  well  as  conjoint  opera- 
tion, either  at  a  distance  from  the  talking  ma- 
chine or  adjacent  thereto  in  such  manner  as  to 
produce  substantially  any  desired  tone  effect 
or  modulation. 

In  the  accompanying  drawings,  Figure  1  is 
a  vertical  longitudinal  section  through  a  talk- 
ing machine  embodying  one  form  of  the  inven- 
tion, certain  parts  being  shown  in  elevation  for 


for  playing  either  type  of  record,  whether  the 
sound  grooves  are  of  the  kind  having  the  up 
and  down  waves  or  the  kind  having  the  lateral 
waves,  so  that  in  using  either  record  the  record 
will  be  carried  past  the  stylus  with  the  groove 
traveling  in  a  path  at  the  point  where  the  stylus 
engages  it,  which  is  radial  of  the  circle  on  which 
the  stylus  swings,  so  that  the  stylus  will  not 
drag  against  the  side  of  the  groove. 

Figure  1  shows  a  top  or  plan  view  of  the 
improved  tone  arm,  the  dotted  lines  showing 
the  sound  box  in  its  adjusted  position.  Fig.  2 
shows  a  side  elevation  of  the  same,  the  full 
lines  showing  the  sound  box  in  one  of  its  ad- 
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the  sake  of  clearness,  and  Figs.  2  and  3  are 
transverse  horizontal  sections  thereof,  showing 
certain  parts  of  the  device  in  various^  different 
positions  assumed  during  the  operation  thereof. 

Sound  Reproducing  Machine. — Henry  T.  Schiff, 
Chicago,  111.     Patent  No.  1,231,435. 

This  invention  relates  in  general  to  improve- 
ments in  sound  reproducing  machines,  but  more 
particularly  to  the  tone  arm  and  reproducer  box 
therefor,  and  one  of  the  objects  of  the  inven- 
tion is  to  provide  an  improved  construction  .in 
which  the  sound  box  may  be  readily  adjusted 
to  properly  position  the  needle  or  stylus  for  use 
according  to  the  character  of  the  sound  vibra- 
tions in  the  grooves  of  the  particular  record  to 
be  used,  that  is,  whether  the  vibrations  in  the 
groove  are  of  the  vertical  or  lateral  type. 

A  further  object  is  to  provide  improved  means 
whereby  the  length  of  the  tone  arm  may  be 
varied  and  so  maintained,  when  the  sound  box 
is  positioned  for  use  with  the  different  types  of 
records,  to  compensate  for  the  change  in  the 
distance  of  the  end  of  the  needle  or  stylus  from 
the  pivotal  axis  of  the  tone  arm,  as  the  sound 
box  by  such  adjustment  turns  about  an  axis  in- 
clined to  the  axis  of  the  tone  arm. 

Fig.  1  is  a  side  view  partly  in  elevation  and 
partly  in  section  of  a  tone  arm  constructed  in 
accordance  with  the  principles  of  this  invention 
and  having  the  sound  box  and  stylus  or  needle 
arranged  in  one  position  with  respect  to  the 
arm.  Fig.  2  is  a  detail  bottom  plan  view  of  a 
portion  of  the  tone  arm,  showing  the  slot  to 
permit  longitudinal  adjustment  of  the  tone  arm. 
Fig.  3  is  a  view  in  vertical  longitudinal  section 
of  the  parts  shows  in  Fig.  1,  with  the  sound 
box  and  stylus  in  position  with  respect  to  the 
tone  arm,  for  use  with  another  type  of  record. 
The  sound  box  is  shown  in  dotted  lines  in  posi- 
tion to  permit  the  needle  or  stylus  to  be  re- 


moved. Fig.  4  is  a  detail  sectional  view  on  line 
4 — 4,  Fig.  1.  Fig.  5  is  a  detail  side  elevation  of 
the  sound  box  showing  its  connection  with  the 
tone  arm  and  as  taken  opposite  to  the  side 
shown  in  Fig.  1. 

Tone  Arm. — Jacob  Jonasson,  Des  Moines,  la. 
Patent  No.  1,232,807. 

The  object  of  this  invention  is  to  provide  an 
adjustable  tone  arm  of  simple  and  inexpensive 
construction  for  carrying  the  sound  box  of  a 
talking  machine. 

A  further  object  is  to  provide  such  a  tone 
arm  having  adjustable  means  for  supporting  the 
sound  box  which  carries  the  stylus,  capable 
of  adjustment,  so  that  the  device  may  be  used 


justed  positions,  and  the  dotted  lines  showing 
it  in  another  position,  and  Fig.  3  shows  a  side 
elevation  of  the  tone  arm  with  the  sound  box 
adjusted  for  use  with  a  different  type  of  record, 
the  dotted  lines  showing  the  sound  box  in  an 
adjusted  position. 

Other  patents  issued  at  Washington,  but  not 
described  or  illustrated  in  these  columns,  include 
the  following:  Portable  Cabinet-Gramophone — 
Alex.  Fischer,  Kensington,  London,  Eng.,  Patent 
No.  1,224,369.  Attachment  for  Phonographs- 
Frank  Lee  Barrows,  Moscow,  Ida.,  Patent  No. 
1,225,560.  Attachment  for  Phonographs — Frank 
Lee  Barrows,  Moscow,  Ida.,  Natent  No.  1,225,- 
561.  Sound  Box — Louis  K.  Scotford,  Chicago, 
111.,  Patent  No.  1,225,505.  Repeating  Attach- 
ment for  Phonographs — Louis  Angello,  Kansas 
City,  Mo.,  Patent  No.  1,224,995.  Automatically 
Operated  Talking  Machine — Louis  P.  Valiquet, 
New  York,  Patent  No.  1,224,979.  Sound  Box  for 
Sound  Reproducing  Machines — Paul '  Rudert, 
Tarentum,  Pa.,  Patent  No.  1,226,262.  Phono- 
graph Record  Cleaner  and  Lubricator — Charles 
Palmer,  Buffalo,  N.  Y.,  Patent  No.  1,225,847. 
Centering  Device  for  Record  Discs— Joseph 
Moses  Ward,  Litchen,  East  Orange,  N.  J., 
Patent  No.  1,226,674.  Sound  Conveyor  and  Tone 
Modulator — Clinton  E.  Woods,  Bridgeport, 
Conn,  (assigned  to  the  American  Graphophone 
Co.,  same  place),  Patent  No.  1,226,839.  Repeater 
for  Talking  Machines — Wallace  Lucius  Light- 
foot,  Brooklyn,  N.  Y.,  Patent  No.  1,226,979. 
Phonograph — George  H.  Underhill,  Boston, 
Mass.,  Patent  No.  1,227,023.  Tone  Arm  Mount- 
ing for  Sound  Reproducing  Machines — Henry 
C.  Miller,  Waterford,  N.  J.  (assigned  to  the 
Victor  Talking  Machine  Co.,  Camden,  N.  J.), 
Patent  No.  14,305  (reissued).  Tone  Arm  Sup- 
port— Herman  Segal,  New  York,  Patent  No. 
1,228,064.  Sound  Box  Mounting  for  Talking 
Machines — Albert  A.  Huseby,  Chicago,  111., 
Patent  No.  1,228,115.  Sound  Box  for  Talking 
Machines — Albert  A.  Huseby,  Chicago,  111., 
Patent  No.  1,228,116. 


The  American  Graphophone  Co.  has  declared 
its  regular  quarterly  dividend  of  1?4  per  cent, 
on  preferred  stock,  payable  August  15,  to 
holders  of  record  August  1. 
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VICTOR  TALKING  MACHINE  CO. 

POPULAR  SONGS 

18206  From  Me  To  Mandy  Lee  Morton  Haxvey  10 

Down  at  the  Huskin'  Bee  Peerless  Quartet  10 

18288  Come  Over  Here,  It's  a  Wonderful  Place, 

Ada  Jones  10 

Ragtime  Drama  Ada  Tones-Billy  Murray  10 

18303  When  He's  All  Dolled  Up  Byron  G.  Harlan  10 

Everybody's  Jazzin'  It  Collins  and  Harlan  10 

18325  Ain't  You  Coming  Back  to  Dixieland? 

Orpheus  Quartet  10 
Mother,  Dixie  and  You  Sterling  Trio  10 

18326  Along  the  Way  to  Waikiki  Peerless  Quartet  10 

My  Hawaii  (You're  Calling  Me), 

Orpheus  Quartet  10 

18327  Somewhere  in  Ireland  Charles  Harrison  10 

Shenandoah   Campbell-Burr  10 

18332  O'Brien  is  Looking  For  You...M.  J.  O'Connell  10 
On  the  Party  Line  Billy  Murray  10 

18333  I  May  Be  Gone  for  a  Long,  Long  Time, 

Shannon  Four  10 
Over  There  American  Quartet  10 

18335  Good-bye  Broadway,  Hello  France, 

American  Quartet  10* 
Where  Do  We  Go  From  Here? 

American  Quartet  10 

18336  Chu-Chin-Chow .  .Alice  Green  and  Orpheus  Quartet  10 
Hello,   My  Dearie, 

Alice  Green  and   Raymond  Dixon  10 

18321  Slippery  Hank — One-step, 

Earl  Fuller's  Famous  Jazz  Band  10 
Yah-de-dah — Fox-trot, 

Earl  Fuller's  Famous  Jazz  Band  10 

18334  Hitchy  Koo — Medley  One-step, 

Joseph  C.  Smith's  Orchestra  10 
Ziegfield  Follies — Medley  One-step, 

Joseph  C.  Smith's  Orchestra  10 

35645  Midnight  Frolic—Medley  Fox-trot 

Conway's  Band  12 
Indiana — Medley   One-step  Conway's  Band  12 

35646  Mother,  Dixie  and  You — Medley  Fox-trot, 

Conway's  Band  12 
I  Ain't  Got  Nobody — Medley  Fox-trot, 

Conway's  Band  12 
MISCELLANEOUS  INSTRUMENTAL  RECORDS 
18278  Fifth  Symphony — Scherzo   (Allegro)   (3rd  Move- 
ment, Part  1)  (Beethoven), 

Victor  Concert  Orchestra  10 
18278  Fifth  Symphony — Scherzo  (Allegro)   (3rd  Move- 
ment, Part  II)  (Beethoven), 

Victor  Concert  Orchestra  10 

18299  Army  2-4  March, 

Field  Music  of  the  7th  Regt.  N.  G.,  N.  Y.  10 
Quickstep  6-8  March, 

Field  Music  of  the  7th  Regt  N.  G.,  N.  Y.  10 
18309  Saxophone  Sam — Fox-trot ...  Six  Brown  Brothers  10 
The  Ghost  of  the  Saxophone — Fox-trot, 

Six  Brown  Brothers  10 

18243  The  Miracle  of  Love  McKee  Trio  10 

Gavotte  (Rendez-vous)    (W.  Aletter), 

McKee  Trio  10 

18311  Ilumoresque   (Dvorak)   Felix  Arndt  10 

Narcissus  (Op.  13,  No.  4)  (Nevin)  .. Felix  Arndt  10 

18323  Praeludium   Victor  Concert  Orchestra  10 

Berceuse   Victor  Concert  Orchestra  10 

18324  Bugle  Calls  of  the  U.  S.  Army,  Part  I, 

Captain  W.  G.  Johnston  10 
Bugle  Calls  of  the  U.  S.  Army,  Part  II 

Captain  W.  G.  Johnston  10 
18331  Arkansaw  Traveler  (American  Folk  Dance), 

Victor  Band  10 
Soldier's  Joy  (American  Folk  Dance), 

Victor  Band  10 

18339  Good-bye  Dolly  Gray — March  Conway's  Band  10 

Battle  of  Gettysburg  (Descriptive  March), 

Conway's  Band  10 

VOCAL  RECORDS 

18322  America    Billy  Sunday  Chorus  10 

Sail  On    Billy  Sunday  Chorus  10 

45125  Under  the  Bamboo  Tree  Marie  Cahill  10 

Fare  Thee,  Honey,  Fare  Thee  Well, 

Marie  Cahill  10 
18330  (1)   Pull  a  Cherry.     (2)  The  Nightingale.  (3) 
The  Fire.     (4)  See-Saw  Margery  Daw, 

Elizabeth  Wheeler  10 
(1)  The     Postilion     (Taubert).       (2)  Lullaby 
(Lituanian  Folk-song).  (3)  The  Spanish  Gypsy 
(Spanish   Folk-song).     (4)    The  Linden  Tree 

(Schubert)    Elizabeth  Wheeler  10 

18338  The  Star-Spangled  Banner  (Key-Arnold), 

Elizabeth  Spencer  10 
The  Marseillaise  (de  LTsle) ..  Edward  Hamilton  10 

18337  For  the  Freedom  of  the  World, 

Harry  Macdonough  and  Orpheus  Quartet  10 
Our  Own  Beloved  Land, 

Edward  Hamilton  and  Victor  Chorus  10 
35611  Songs  of  the  Past,  No.  23.. Victor  Mixed  Chorus  12 
Songs  of  the  Past,  No.  24.. Victor  Mixed  Chorus  12 
35643  The    Dog   and    the    Kitty    Cats.      (2)    the  Pig 

Brother   Sara  Cone  Bryant  12 

The  Little  Bull  Calf  Sara  Cone  Bryant  12 

RED  SEAL  RECORDS 
Frances  Alda,  Soprano 
64689  For  Your  Country  and  My  Country, 

Irving  Berlin  10 
En k ico  Caruso,  Tenor — In  French 
(With  harp  and  oboe) 
87269  Les   Pecheurs  de  Perles — De  mon  amie  (Chan- 
son)  (Pearl  Fishers — M.y  Love)  ...Bizet  10 

G'usi'f'Pi:  De  Luca,  Baritone — In  Italian 
64668  III    Trovatore — 111   Balen   del   suo   sorriso  (The 

Tempest  of  My  Heart)  Verdi  10 

Tulia  Culp.  Contralto 
74527  Silver  Threads  Among  the  Gold.  . Rexford-Danks  12 
Ei.man  String  Quartet 
(Mischa  IClman  and  Messrs.  Bak,  Rissland  and 
Nagel  of  Boston  Symphony  Orchestra) 
74525  Ouartet  in  G  Minor — Andante, 

Karl  von  Dittersdorf  12 
Amei.ita  Gali.i-Curci,  Soprano — In  Italian 
(Flute  obligate  by  Clement  Barone) 

74532  Dinorah — Omlna  leggiera  (Shadow  song), 

Meyerbeer  12 

Maiiw.  Garrison,  Soprano 

64695  Emmctt's  Lullaby  J.  K.  Emmett  10 

Ai.ma  Cluck,  Soprano 
(With  Orpheus  Quartet) 

74534  Aloha  Oe  Queen  Liliuokalani  12 

Giovanni  Martinelli,  Tenor — In  Italian 
(With  Metropolitan  Opera  Chorus,  piano  and 
harp) 

64700  Don  Pasquale,  "Serenata  Com'  e  gentil"  (Soft 

Beams  the  Light)  .Donizetti  10 

Frieda  Hempei.,  Soprano — In  Italian 
88588  Wine,  Woman  and  Song— Waltz.  .Johann  Strauss  12 
John  McCormack,  Tenor 

64696  Keep  the  Home-Fires  Burning. 

Lena  Guilbert  Ford-Ivor  Novello  10 
Ignace  Tan  Paderewski,  Pianist 

74533  Minuet  in  G  (Op.  14,  No.  1)  Paderewski  12 

74535  Gracovienne  Fantastique  (Op.  14,  No.  6), 

Paderewski  12 

Maud  Powell,  Violinist 
74531  Fifth  Nocturne  J-  Leybach  12 


COLUMBIA  GRAPHOPHONE  CO. 

POPULAR  SONGS 
A2299  Where  Do  We  Go  From  Here? 

Arthur  Fields  and  Peerless  Quartet  10 
The  More  I  See  of  Hawaii,  the  Better  I  Like 

New  York  M.  J.   O'Connell  10 

A2306  Over  There  Peerless  Quartet  10 

I  May  Be  Gone  For  a  Long,  Long  Time, 

Peerless  Quartet  10 
A2307  Napoleon,  from  "Have  a  Heart"  (Part  I), 

Billy  B.  Van  10 
Napoleon,  from  "Have  a  Heart"  (Part  II), 

Billy  B.  Van  10 
A2288  Oh!  I  Want  to  Be  Good,  But  My  Eyes  Won't 

Let  Me  ...Anna  Wheaton  10 

He's  Just  Like  You  M.  J.  O'Connell  10 

A2302  Suki  San  George  Wilson  10 

I  Called  You  My  Sweetheart  Henry  Burr  10 

A2300  Shenandoah  Campbell  and  Burr  10 

I  Love  You,  Honolulu  Lewis  and  Wilson  10 

A2286  Everybody's  Jazzin'  It  Collins  and  Harlan  10 

When    It's    Circus    Day   Back   Home  (Animal 
imitations  by  Gilbert  Girard)..M.  J.  O'Connell  10 
A2287  Just  As  Your  Mother  Was.  .Campbell  and  Burr  10 
How  Can   I   Forget   (When  There's   So  Much 

to    Remember)  Robert   Lewis  10 

A2303  There's   a   Million    Reasons   Why    I  Shouldn't 

Kiss  You  Wheaton  and  Ash  10 

You're  a  Great  Big  Lonesome  Baby, 

M.  J.  O'Connell  10 

A2290  The  Preacher  and  the  Bear  Arthur  Collins  10 

Bake  Dat  Chicken  Pie  Collins  and  Harlan  10 

A2289  It's  Nice  to  Get  Up  in  the  Mornin'.Evan  Davies  10 
Breakfast  in  My  Bed  on  Sunday  Mornin', 

Evan  Davies  10 

DANCE  RECORDS 
A5975  National  Medley — One-step  (Part  I).  Introduc- 
ing   Swanee    River,    Listen'  to    the  Mocking 
Bird,  Old  Black  Joe,  Johnny  Get  Your  Gun, 

Prince's  Band  12 
National   Medley — One-step    (Part.  II).  Intro- 
ducing My   Old   Kentucky  Home,   Massa's  in 
de  Cold,  Cold  Ground,  Turkey  in  the  Straw, 

Dixie  Prince's  Band  12 

A5978  You're   a    Grand    Old  Flag — One-step.  Intro- 
ducing The  Yankee  Doodle  Boy.  .Prince's  Band  12 
Somewhere     On     Broadway — Fox-trot.  Intro- 
ducing Southern  Gals  Prince's  Band  12 

A5974  Memories — Waltz.     Introducing  You  Made  the 

World  For  Me  Prince's  Orchestra  12 

Hawaiian  Nights — Waltz  Prince's  Orchestra  12 

A2282  Night  Time   In   Little  Italy — Fox-trot.  (Piano 

and  Drum  Duet)  Kopp  and  Banta  10 

Hezekiah — One-step, 

Blue  and  White  Marimba  Band  10 
EXCELLENT  INSTRUMENTAL  NOVELTIES 
A2305  Pizzicato  Polka  (Xylophone  Solo). Howard  Kopp  10 
Patriotic   March    (Xylophone  and   Bell  Duet), 

Kopp  and  Chapman  10 
A5976  When  the  Swallows  Homeward  Fly, 

Oscar  Seagle  12 

The  Dear  Home  Land  Oscar  Seagle  12 

A2278  Little  Grey  Home  in  the  West. Charles  Harrison  10 

Darlin'   Charles  Harrison  10 

A2284  My  Wonderful  Dream. .  .Homer  A.  Rodeheaver  10 

He  Knows  the  Way  Homer  A.  Rodeheaver  10 

A  BEAUTIFUL  CHIMES  RECORD 

A2304  Onward  Christian  Soldiers  Howard  Kopp  10 

(a)   Rock  of  Ages     (b)   Jesus,  Lover  of  My 

Soul   Howard  Kopp  10 

A2279  (a)  Nellie  Was  a  Lady,     (b)  Come  Where  My 
Love    Lies    Dreaming.      ('Cello,    violin  and 

piano)   Taylor  Trio  10 

(a)  Old   Dog  Tray.     (b)    Hard   Times  Come 
Again  No  More.     ('Cello,  violin  and  piano), 

Taylor  Trio  10 

A5977  American  Patrol ...  Chicago  Symphony  Orchestra  12 
(a)  Star-Spangled  Banner,    (b)  America, 

Chicago  Symphony  Orchestra  12 
DESCRIPTIVE    MILITARY  RECORD 
A2280  With  Our  Boys  in  a  U.  S.  Training  Camp.  In- 
troducing Army  Calls,  Drum  Corps,  Band  and 

Patrol  of  the  Recruits  Prince's  Band  10 

The  Assembly  of  the  Allies  Prince's  Band  10 

A2285  The  Old   Grey   Mare  Prince's  Band  10 

Chamarita   Prince's  Band  10 

A2281  Preparedness  March  Guido  Deiro  10 

Hand-Grenade  Thrower  March  Guido  Deiro  10 

SOME  NEW  IRISH  JIGS 
A2283  Medley  of  Jigs.    Introducing  Geese  in  the  Bog, 
Colairne,    Trip    to    the    Cottage.  (Accordion 

Solo)  John  J.   Kimmel  10 

Irish  Hearts.    (Banjo  Solo)  Fred  Van  Eps  10 

A2296  Tillie  Titwillow,  from  "Robinson  Crusoe,  Jr.," 

Al  Jolson  10 

Lily  of  the  Vallev  Collins  and  Harlan  10 

A2294  Sons  of  America'  George  O'Connor  10 

Three  Cheers  For  the  Army  and  Navy, 

Edgar  Stoddard  and  Broadway-  Quartet  10 
A2293  Ain't  You  Coming  Back  to  Dixieland? 

George  O'Connor  10 
If  You  Had  All  the  World  and  Its  Gold, 

Jim  Doherty  10 

A2295  Constantinople   Anna  Wheaton  10 

Help!  Help!  I'm  Sinking  Anna  Wheaton  10 

A2292  Mele   Hula — Fox-trot  Jockers  Brothers  10 

It  Wasn't  My  Fault — One-step. Jockers  Brothers  10 
A2297  Indiana — One-step. Original  Dixieland  Jass  Band  10 
Darktown  Strutters'  Ball — Fox-trot. 

Original  Dixieland  Tass  Band  10 
A2298  Cold  Turkey — One-step, 

Rector's  Novelty  Orchestra  10 
12th  Street  Rag— Fox-trot, 

Rector's  Novelty  Orchestra  10 
A2291  Second   Regiment   Connecticut   National  Guard 

March   Prince's  Band  10 

Manisot  March  Prince's  Band  10 


PATHE  PHONOGRAPH  CO. 

63007  La  Marseillaise  (De  l'lsle)  in  French, 

Lucien  Muratore.  Tenor  12 
Le  Reve  Passe  (Helmer-Krier)   (Passing  Dream) 
in  French  Lucien  Muratore,  Tenor  12 

63008  Werther     (Massenet)     Pourquoi    me  reveiller? 

(Oh,  Why  Awaken  Me?)   in  French. 

Lucien  Muratore,  Tenor  12 
Magali  (Mistral)  Melody  in  French, 

Lucien  Muratore,  Tenor  12 
63011  Carmen  (Bizet)  Air  de  la  Fleur  (Flower  Song) 

in  French  Lucien  Muratore.  Tenor  12 

Tu  ne  sauras  jamais!   (Millandy)   Vocal  Waltz, 

in  French  Lucien  Muratore,  Tenor  12 

60055  Norma  (Bellini)  Casta  Diva  (Queen  of  Heaven) 

in  Italian  Rosa  Raisa,  Soprano  12 

L'Africana  (Meyerbeer)  In  grembo-a  me  (Slum- 
ber Song)  in  Italian  Rosa  Raisa,  Soprano  12 

27501  Dubinushka    (Russian    Revolutionary    Song)  in 
Russian.    With  Male  Chorus,  unaccomp., 

Adamo  Didur,  Basso  10 
Wniz  po  matushka  no  Volga  (Down  the  River 
Volga)  in  Russian, 

Soloists  of  N.  Y.  Russian  Cathedral  Choir  10 


60056  La  Tosca  (Puccini)  Molonogo  di  Scarpia  (Venal, 

My  Enemies  Call  Me)  in  Italian, 

Giacomo  Rimini,  Baritone 
Rigoletto    (Verdi)   Pari  siamo   (We  are  Equal) 
in  Italian  Giacomo  Rimini,  Baritone 

60057  La  Boheme   (Puccini)   Mi  chiamano  Mimi  (My 

Name  Is  Mimi)  in  Italian, 

Marie  Kousnezoff,  Soprano 
La  Traviata   (Verdi)   Follie,  Follie  (The  Round 
of  Pleasure  I'll  Enjoy)  in  Italian, 

Marie  Kousnezoff,  Soprano 
59004  Louise  (Charpentier)  Depuis  le  jour  (Ever  Since 
The  Day)  in  French ...  Vallin-Pardo,  Soprano 
Le  bonheur  est  chose  legere   (Saint  Saens)  in 

French  Vallin-Pardo,  Soprano 

59010  Herodiade   (Massenet)   Vision  fugitive  (Fugitive 
Vision)    in    French.     Pathe    Salon  Orchestra 

accomp  Auguste  Boulliez,  Baritone 

Le  Jongleur  de  Notre  Dame  (Massenet)  Legende 
de  la  Sauge  (Legend  of  the  Sagebrush)  in 
French.     Pathe  Salon  Orchestra  accomp., 

Auguste  Boulliez,  Baritone 
BELHOMME   SINGS    INITIAL  RECORDINGS 
26002  Philemon   et  Baucis   (Gounod)   Air  de  Vulcain 
(Vulcan's  Air)  in  French. M.  Belhomme,  Basso 
Haydee  (Auber)  A  la  voix  sedusante  (A  Magic 

Voice)  in  French  M.  Belhomme,  Basso 

NEW  STANDARD  BALLADS 
25003  O  Come  With  Me  In  the  Summer  Night  (Van 
der  Stucken)  Alma  Beck,  Contralto 


The  Fields  O'  Ballyclare  (Turner-Malley), 

Alma  Beck,  Contralto 
52023  The  Magic  of  Your  Eyes  (Penn), 

Craig  Campbell,  Tenor 
There'll  Never  Be  One  Like  You  (Fancher), 

Craig  Campbell,  Tenor 

20125  Departure  of  The  First  U.  S.  Troops  for  France, 

with  Chorus  and  Band  Russell  Harding 

My  Own  LTnited  States  (Edwards), 

David  Irwin,  Tenor 
NEW   AMERICAN   PATRIOTIC  RECORDINGS 
(Relisted) 

20126  The  Star-Spangled  Banner  (Francis  Scott  Key), 

Male  Chorus  George  Stewart,  Tenor 

Good-bye  Little  Girl,  Good-bye  (Edwards), 

David  Irwin,  Tenor 
27002  Dixie   (Emmett),  Male   Chorus.  Band  accomp., 
David  Bispham.  Baritone 
Our  Country  Forever  (Haynes-Meredith),  Band 
accomp  David  Bispham,  Baritone 

20175  Patriotic  Medley  No.   1.     Introducing  The  Red, 

White  and  Blue,  The  Girl  I  Left  Behind  Me, 
The  Star-Spangled  Banner  and  Yankee  Doodle, 
Pathe  Concert  Orchestra 
Patriotic  Medley  No.  2.  Introducing  Rally 
'Round  the  Flag.  Marching  Through  Georgia, 
Dixie  and  My  Country  'Tis  of  Thee, 

Pathe  Concert  Orchestra 
POPULAR  "HITS"  OF  THE  MONTH 
20142  Mother,    from    "Her    Soldier   Boy"  (Romberg) 

Henry  Burr,  Tenor 
■  Galden  Hours  (Shannon)  Sterling  Trio 

20187  America,  Here's  My  Boy  (Lange), 

David  Irwin,  Tenor 
The  Man  Behind   the  Hammer  and  the  Plow 
(Von  Tilzer)  Lewis  Piotti,  Tenor 

20188  My  Yiddisha  Butterfly  (Burke), 

Lewis  Piotti,  Tenor 
Saxophone   Sam  (Klickman). 

Louis  J.  Winsch,  Baritone 

20189  The  Kangaroo  Hop  (Williams). 

Billy  Williams,  Comedian 
Giving  a  Donkey  a  Strawberry, 

Billy  Williams,  Comedian 
20182  When  Your  Boy  Comes  Back  to  You, 

David  Irwin,  Tenor 
Three  Cheers  For  the  Army  and  Navy. 

David  Irwin.  Tenor 
VOCAL   AND  INSTRUMENTAL  HITS 

40095  Hello  My  Dearie,  from  Ziegfeld  Folies  of  1917 

(Stamper)   Willie  Weston,  Baritone 

Chu-Chin-Chow,   from   Ziegfeld   Follies   of  1917 
(Stamper)   Louis  T.  Winsch,  Baritone 

40096  Hello  My  Dearie,  from  Ziegfeld  Follies  of  1917 

(Stamper).     Medley  One-step  or  Two-step, 

Pathe  Dance  Orchestra 
Just  You  and  Me,  from  Ziegfeld  Follies  of  1917 
(Stamper).    Medley  Fox-trot, 

Pathe  Dance  Orchestra 
NEW  PATHE  "DE  LUXE"  DANCE  RECORDS 

40088  That  Creepy,  Weepy  Feeling  (Schroeder)  from 

His  Little  Widows.    Medley  One  or  Two-step, 
American  Republic  Band 
Valse  Caressante  (Lambert)  Waltz, 

Pathe  Dance  Orchestra 

40089  Somewhere  In  Delaware  (Robinson).  Fox-trot, 

American  Republic  Band 
Zenda  Waltzes  (Witmark).  Waltz, 

Pathe  Dance  Orchestra 
20191  What   Kind   of   an   American   Are   You?  (Von 
Tilzer).    One  or  Two-step, 

Pathe  Dance  Orchestra 
Oh  You  Daddy!  (Vincent).  Fox-trot. 

American  Republic  Band 

20190  Hong  Kong  (Sanders).    One  or  Two-step. 

American  Republic  Band 
Kahola-Honolulu  (Kaili).    One  or  Two-step, 

Sherbo's  Castles  bv  the  Sea  Orchestra 
NEW  BAND  AND  ORCHESTRA  GEMS 
40093  Veronique  (Messager).     Selections,  Part  I, 

Garde  Republicaine  Band  of  France 
Veronique  (Messager).    Selections,  Part  II. 

Garde  Republicaine  Band  of  France 
40092  Steadfast  and  True  (Teike).  March, 

H.  M.  Scots  Guards  Band 
San  Lorenzo  (Silva).  March. 

H.  M.  Scots  Guards  Band 

20176  Phryne  Valse  (Zulueta), 

Imperial  Symphony  Orchestra 
Old  English  Country  Dances  (Arr.  by  Balfour). 

Imperial  Svmnhonv  Orchestra 
NEW  STANDARD  SACRED  SOLOS 
400S4  Stabat  Mater  (Rossini)   Pro  Peccatis,  in  Latin. 

Tames  Stanley,  Basso 
The  Messiah  (Handel)  Why  Do  the  Nations? 

Harold  Perkins,  Baritone 
INSTRUMENTAL  GEMS  AND  NOVELTIES 
201S1  Hawaiian  Butterfly   (Santly).  Violin  Solo. 

Jan  Rubini,  piano  accomp.' 
There's   a   Long,    Long   Trail    (Elliott),  Violin 

Solo  Jan  Rubini.  piano  accomp. 

20069  Saltando   (Lopez),  Porto  Rican  Dance, 

Rivera's  Native  Porto  Rican  Orchestra 
Camelia   (Pasquez),  Porto  Rican  Waltz. 

Rivera's  Native  Porto  Rican  Orchestra 

40085  Concerto  for  Clarinet  and  Piano  (Weber).  First 

Movement.  .  .Havdn  Draper  and  Lilian  Brvant 
Concerto  for  Clarinet  and  Piano  (Weber).  Ron- 
do ....Haydn  Draper  and  Lilian  Bryant 

40086  Lads  O'  Scotland   (Anon.),  Concertina  Solo. 

Alexander  Prince 
Under  the   Double-Eagle    (Wagner).  Harmonica 

Solo   George  Schindler 

LOUISE  AND  FERERA  AND  THEIR  WAIKIKI 
ORCHESTRA  PLAY  POPULAR  SUCCESSES 

20184  Hawaiian  Butterfly  (Santly), 

Louise  and  Ferera  Waikiki  Orchestra 
Valse  Bleue  (Margis). 

Louise  and  Ferera  Waikiki  Orchestra 

20185  The    Honolulu    Hicki-Boola-Boo    (Von  Tilzer), 

(Continued  on  page  122) 
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Fox -trot. Louise  and  Ferera  Waikiki  Orchestra  10 
Hawaiian  Dreams   (Marple),  Waltz, 

„„,..  .  _      Louise  and  Ferera  Waikiki  Orchestra  10 

NEW  GOLDEN  AND  MARLOWE  LAUGHALOGUES 
20186  A  Love-sick  Coon   (Comic  Dialogue), 

Golden  and  Marlowe  10 
The  Coon  Mariners  (Comic  Dialogue), 

Golden  and  Marlowe  10 


7585 


EDISON  BLUE  AMBEROL  RECORDS 

CONCERT  LIST 

28270  Home,  Sweet  Home  (John  Howard  Payne).  So- 

prano, orch.  accomp   Anna  Case 

28271  We'd  Better  Bide  a  Wee  (Claribel).  Contralto, 

orch.  accomp  Christine  Miller 

REGULAR  LIST 

3266  My    Yokohama    Girl — "The    Passing    Show  of 

1917"  (Harry  Tierney).    Baritone  and  Chorus. 

Arthur  Fields 

3257  Oh    What   Wonderful    Things   One   Little  Girl 

Can    Wo    (Schuster-Glogau).     Baritone,  orch. 
accomp.   Arthur  Fields 

3246  On  the  Party  Line  (Mahoney-Wenrich).  Tenor, 

orch.  accomp  Billy  Murray 

3258  Road    That    Leads    to    Love    (Irving  Berlin). 

Tenor,  orch.  accomp  Manuel  Romain 

3252  What  Kind  of  an  American  Are  You?  (Albert 

von  Tilzer).    Contralto,  orch.  accomp., 

Helen  Clark  and  Chorus 
3260  Where  Do  We  Go   from  Here?  (Tohnson-Wen- 

rich).    Baritone,  orch.  accomp  Arthur  Fields 

TWO  SOUSA  MARCHES 
3262  Hail  to  the  Spirit  of  Liberty  March  (Sousa), 

New  York  Military  Band 

3271  Invincible  Eagle  March  (Sousa), 

New  York  Military  Band 
FASCINATING  DANCES 
32'54  Johnson  "Jass"  Blues — Fox-trot  (E.  Arnold  John- 
son).   For  dancing  Frisco  "Jass"  Band 

3247  Oh!  Boy — Fox  Trot  (Jerome  Kern).     For  danc- 

ing  Jaudas'  Society  Orchestra 

3256  01^  Johnny,    Oh.    Johnny,    Oh— One-step  (Abe 

Olman).     For  dancing.  .  .Jaudas'  Society  Orchestra 

3259  Sunshine   of  Your  Smile  Waltz   (Lillian  Ray). 

For  dancing  Jaudas'  Society  Orchestra 

BANDS  AND  ORCHESTRAS 

3250  April  Smiles  Waltz  (Mi  Depret), 

American  Symphony  Orchestra 

3267  Hawaiian  Dreams  (Herbert  B.  Marple), 

Waikiki  Hawaiian  Orchestra 

3268  Old  Hungarian  Melody  (Racz  Laczi), 

Armand  Vecsey  and  His  Hungarian  Orchestra 

3272  Pirouette — Intermezzo  (Herman  Finck), 

Peerless  Orchestra 
SONGS  AND  BALLADS 
3265  Down  in  Lily  Land   (F.  Wallace  Rega).  Con- 
tralto and  tenor,  orch.  accomp., 

Marion  Evelyn  Cox  and  John  Young 
3264  For  You  a  Rose  (Gus  Edwards).     Tenor,  orch. 

accomp  George  Wilton  Ballard 

3249  Indiana    (James    F.    Hanley) .      Female  voices, 

orch.  accomp  Homestead  Trio 

3253  Molly  Brannigan   (Old  Irish  Melody)    (Arr.  by 

C  Villiers  Stanford).    Tenor,  orch.  accomp., 

Joseph  W.  White 

3269  Wiliwili  Wai.    Bass  and  chorus  Ford  Hawaiians 

INSTRUMENTAL  SPECIALTIES 

3270  I  Dreamt  That  I  Dwelt  in  Marble  Halls  and  The 

Heart  Bowed  Down  (Bohemian  Girl)  (Balfe). 
Violin,  violoncello,  flute  and  harp, 

Venetian  Instrumental  Quartet 

3273  Kathleen  Mavourneen   (F.  N.  Crouch).  Zimba- 

lom,  with  pianoforte  by  Olga  M.  Bibor...M.  Nagy 
3263  Our  Own  Make  Polka   (Jules  Levey).  Cornet, 

orch.  accomp  Jules  Levey,  Jr. 

ALL  IN  GOOD  HUMOR 
3255  A  Darkey's  Oration  on  Woman.    Coon  vaudeville 
sketch  with  banjo 

Billy  Golden  and  Tames  Marlowe 

3251  He's  Living  the  Life  of  Reilly  (Archie  Gottler). 

Comic  song,  orch.  accomp.  Edward  Meeker 

3261  Sweet  Peggy  Magee  Ada  Jones  and  Len  Spencer 

AN  OLD  FAVORITE  HYMN 

3248  All   Hail   the   Power  of  Jesus'   Name  (Oliver 

Holden).    Mixed  voices,  orch.  accomp.. 

Metropolitan  Quartet 


STARR JPIANO  CO. 

RECORDINGS  THAT  INJECT  PATRIOTISM 
10017  It's  Time  for  Every  Boy  to  Be  a  Soldier — One- 
step  March  (Tiernev)  Starr  Military  Band 

Till  the  Clouds  Roll  By— From  "Oh,  Boy"— One- 
step.      Intro.    "You    Said    Something"  from 

"Have  a  Heart"  (Kern)   Starr  Military  Band 

10014  March  Patriotic  (Rosey)  Starr  Military  Band 

National  Emblem  March  (Bagley) , 

Starr  Militarv  Band 
7605  For  Your   Country   and  My   Country  (Berlin). 

Tenor  with  orch.  accomp  Charles  Clark 

I  Tried  to  Raise  My  Boy  to  Be  a  Hero  (Hus- 

tonl.    Tenor  with  orch.  accomp  Charles  Clark 

10012  1863  March  Medley  (Calvin)  (Chester  W.  Smith. 

Conductor)   Smith's  Band 

American  Patrol  (Meacham)  (Chester  W.  Smith, 

Conductor   Smith's  Band 

7523  Wake  Up,  America  (Graff,  Jr.-Glogau).  Tenor 

with  orch.  accomp..  Henry  Burr 

If  the  Tango  Should  Change  to  a  March,  Little 
Girl  (Farran-Hager).     Vocal  duet  with  orch., 

Campbell  and  Burr 
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America,     Here's    My     Boy  (Sterling-Lange). 

Tenor  with  orch.  accomp  Henry  Burr 

Indiana  (MacDonald-Hanley).    Tenor  with  orch. 

accomp  Henry  Burr 

LATEST  POPULAR  SONG  HITS 
Any  Little  Girl   Can  Make  a  Bad   Man  Good 
(Harris-Hanley).    Tenor  with  orch.  accomp., 

Arthur  Hall 

Where  Do  We  Go  from  Here,  Boys?  (Johnson 
and  Wenrich).    Tenor  with  orch  accomp., 

Arthur  Hall 

There's  No  More  Harmony  at  Home  Sweet 
Home  (Snyder-Lewis-Young).  Tenor  with  orch. 

accomp  Arthur  Hall 

All  the  World  Will  Be  Jealous  of  Me  (Dubin- 

Ball).    Tenor  with  orch  accomp.  .  .William  Schefer 
Don't    Slam    That    Door    (Lynott-Von  Tilzer). 
Soprano  and  tenor,  with  orch., 

Ada  Jones  and  Harry  Dunne 
ill  the  Clouds  Roll  By— From  "Oh,  Boy"  (Wode- 
house-Kern).    Soprano  and  tenor,  with  orch., 

Kathrvn  Irving  and  Vernon  Dalhart 
VOCAL  NUMBERS 
Can't  You  Hear  Me  Calling,  Caroline  (Gardner- 
Roma).    Tenor  with  orch.  accomp... Wm.  Schefer 
The  Last  Rose  of  Summer  (Moore).  Soprano 

with  orch.  accomp  Inez  Barbour 

One  by  One  We're  Passing  Over  (Arrick  and 
McEwan).    Tenor  with  organ  accomp., 

William  McEwan 
Nazareth  (Gounod).    Bass  with  Orch.  accomp., 

Frederic  Martin 

DANCE  RECORDS 

Havanola — Fox-trot  (Frey).  Banjo,  saxophone 
and  piano  Van  Eps  Trio 

The  Pearl  of  the  Harem — Oriental  Rag  Two-step 
(Guy).    Banjo,  saxophone  and  piano. Van  Eps  Trio 

Till  the  Clouds  Roll  By— From  "Oh,  Boy"— One- 
step.  Intro.  "You  Said  Something"  from 
"Have  a  Heart"  (Kern)   Starr  Military  Band 

It's  Time  for  Every  Boy  to  Be  a  Soldier — One- 
step  March  (Tierney)   Starr  Military  Band 

HUMOROUS  READINGS 

When  Papa  Holds  My  Hand — Crossed  Fingers. 
Humorous  Readings  Strickland  Gillilan 

Family  Group — Fidgets.    Humorous  Readings, 

Strickland  Gillilan 


EMERSON  PHONOGRAPH  CO. 

SEVEN-INCH  RECORDS 
PATRIOTIC  SELECTIONS  (AUGUST  LIST) 

7214  What  Kind  of  an  American  Are  You?  (A.  Von 

Tilzer-Brown-McCarron).     Baritone  Solo.  Ac- 
comp. by  orch  Harry  Evans 

My  Own,  United  States  (Edwards-Stange).  Bari- 
tone Solo.    Accomp.  by  orch  Harry  Evans 

DANCE  HITS   OF  THE  MONTH 
7212  The  Darktown  Strutters'  Ball  (Shelton  Brooks). 

Fox-trot  Emerson  Dance  Orchestra 

Honey-Moon  Fox-trot  (Chester  W.  Smith), 

Emerson  Militarv  Band 
7211  When  the  Sun   Goes   Down  in   Dixie  and  The 
Cute  Little  Wigglin'  Dance  Medley   (A.  Von 
Tilzer-Creamer-Layton).      Fox-trot    of  Popu- 
lar Melodies  Emerson  Dance  Orchestra 

Shim-Me-Sha-Wabble  (Spencer-Williams).  Ec- 
centric Fox-trot  .Emerson  Dance  Orchestra 

7205  In    Cabaret   Land   and    Oh,   You   Girls  Medley 

(William  Schroeder).  Fox-trot, 

Emerson  Dance  Orchestra 
That  Creepy  Weepy  Feeling  and   I  Want  'Em 
AH    (William  Schroeder).  One-step, 

Emerson  Dance  Orchestra 
STANDARD   VOCAL  SELECTIONS 
7218  Scena   Delia  Carte    (Card  scene)    (Bizet).  So- 
prano Solo  in  Italian,  accomp.  by  piano, 

Mme.  Pauline  Donalda 
Pour   un    Baiser    (For   a   Kiss)    (Paolo  Tosti). 
Tenor  Solo  in  French,  accomp.  by  orch.. 

Charles  Morati 
7217  Adorables   Tourments    (Love's   Torment)  (Bar- 
tholemy).      Tenor    Solo    in    French,  accomp. 

by  orch  Charles  Morati 

Ah  Fors  e  Lui  (The  Woman  of  Whom  I 
Dreamed)  (Verdi).  Soprano  Solo  in  Italian, 
accomp.  bv  piano  Vivien  Holt 

7200  Heidelberg  Stein  Song  (from  the  recent  musical 

oomedy   success    "Prince   of    Pilsen")  (Luderus), 
Century  Male  Quartet 
Asleep   in   the   Deep    (Petrie).     Bass   Solo,  ac- 
comp. by  orch  Gus  Reed 

7216  Whispering  Flowers  (Von  Blon).  Intermezzo, 

Riesenfeld's  Rialto  Orchestra 
Liebesfreud   (Fritz  Kreisler).  Overture. 

Riesenfeld's  Rialto  Orchestra 

7215  Why  (Warum)   (Schumann).     Fantasie  No.  3, 

Riesenfeld's  Rialto  Orchestra 
Orientale    (Cesar    Cui).      Violin    Solo,  accomp. 
by  piano   David  Hochstein 

7206  La    Poloma    (Chevalier    de    Yradier).  Spanish 

Serenade  Emerson  Symphony  Orchestra 

Canzonetta  (A  d'Ambrosio).  Violin  Solo,  ac- 
comp. by  piano  Irma  Sevdel 

7201  Melodv  in  F  (Rubinstein)  Elite  String  Quartet 

Prelude  in  C  Sharp  Minor  (Rachmaninoff), 

Riesenfeld's  Rialto  Orchestra 
HUMOROUS  SELECTIONS 
7210  Emerson    Minstrels    No.    1.      Darkey  Comedv. 

Introducing  Oh,  Dem  Golden  Slippers  and  My 
Dusky  Rose,  with  orch.  accomp.  .  .Peerless  Quartet 
The  Graveyard  Blues  (Woods-Caldwell).  Synco- 
pated Ballad  Arthur  Collins 

7209  The  Awkward  Age  (Burton  Green).  Character 

Song.  Burton  Green  at  the  piano ....  Irene  Franklin 
Dirty   Face    (Burton   Green).     Character  Song, 

Burton  Green  at  the  piano  Irene  Frankl 


7203  Abe's  Wedding  Anniversary.     Character  Mono- 
logue. ........     Jules  Jordan 

Abe  In  the  Cloak   Business.     Character  Mono- 
logue Jules  Jordan 

7202  A  Colored  Man's  Conscience.     Humorous  Dia-  I 

logue  Browning  and  Hughes 

Darkey  Fabrications.    Humorous  Dialogue, 

Golden  and  Marlowe 

IMPERIAL  TALKING  MACHINE  CO. 

POPULAR  SONGS 

5473  Mammy  Blossom's  Possum  Party — Duet, 

Collins  &  Harlan  10 
The  Honolulu  Hicki  Boola  Boo.. Irving  Kaufman  10 

5474  I  Sent  My  Wife  Away  for  a  Rest  (I  Needed  It), 

„r    ,    ,  Al  Gilbert  10 

Wont  You  Say  a  Word  for  Ireland? 

Irving  Kaufman  10 

5475  I  Don  t  Know  Where  I'm  Going  But  I'm  on  My 

way  . . . .  Henry  Burr  10 

Some  Sunday  Morning — Duet, 

Ada  Jones  &  Harry  Dunning  10 

5476  If  You  Ever  Get  Lonely  Manuel  Romain  10 

I  May  Be  Gone  for  a  Long,  Long  Time, 

Henry  Burr  in 

5477  The  Man  Behind  the  Hammer  and  the  Plow, 

Imperial  Male  Ouartet  10 

Over  There  Francis  Carroll  10 

COMIC  SELECTIONS 

5478  A  Scheme  to  Enter  Heaven — Comic  dialogue, 

Golden  &  Heins  10 
The  Ghost  of  the  Saxophone — Duet, 

Collins  &  Harlan  III 
DANCE  SELECTIONS 

5479  I'll  Make  You  Want  Me— One-step, 

Imperial  Band  10 
The  Clown  Band — Novelty  Fox-trot, 

Imperial  Band  10 

5480  The  Cavalry  Wiggle^Fox-trot.  ..  .Imperial  Band  10 
Listen  to  This — One-step   Imperial  Band  10 

5481  Yaddie  Kaddie  Kiddie  Kaddie  Koo — Fox-trot, 

Imperial  Band  10 
Keep  Your  Eyes  on  the  Girlie  You  Love — One- 
step   Imperial  Band  10 

HAWAIIAN  SELECTIONS 
5483  Kohala  March — Hawaiian  Duet.  .Louise  &  Ferera  10 
Sweet  Lei  Lefma — Hawaiian  Trio.  Introducing 
Hawaiian  singer  and  whistler, 

Louise,  Ferera,  Greenis  Trio  10 
VOCAL  SELECTIONS 

3112  The  Trumpeter   Millo   Picco  12 

Le  Cor  (The  Horn) — Sung  in  English, 

Enzo  Bozano  12 

3113  My  Old  Kentucky  Home, 

Rose  Dreeben  and  Male  Chorus  12 
Carry  Me  Back  to  Old  Virginny, 

Rose  Dreeben  and  Male  Chorus  12 
INSTRUMENTAL  SELECTIONS 

5482  Lustspiel — Overture   Imperial  Band    10  • 

Stabat  Mater — Inflammatus  (To  Thy  Holy  Care) 

— Cornet  Solo.  .T.  D'Onofrio  &  Imperial  Band  10 
1064  Forge  in  the  Forest  (Descriptive)  .  .Imperial  Band  12 
Monastery  Bells  (Idyll)  Imperial  Band  12 


THE  "PEPTIMIST"  IS  OPTIMISTIC 


Columbia  Publication  for  July  Contains  a  Splen- 
did Article  by  Geo.  W.  Hopkins  on  Team 
Work — An  Interesting  Publication 


Vol.  1,  No.  3,  of  the  "Peptimist,"  the  bright 
and  newsy  house  organ  issued  by  the  Columbia 
Graphophone  Co.,  New  York,  edited  by  Paul 
Haydn,  for  the  members  of  its  sales  staff,  made 
its  appearance  last  month,  and  this  edition  is 
filled  with  timely  and  interesting  news  and  com- 
ments anent  the  activities  of  the  Columbia  sales 
force. 

One  of  the  most  important  articles  in  the 
July  "Peptimist"  is  written  by  George  W.  Hop- 
kins, general  sales  manager  of  the  company, 
under  the  heading  "Team  Work — and  We  Win." 
This  article  contains  a  message  of  enthusiasm 
and  optimism  for  the  Columbia  sales  organiza- 
tion, and  being  Mr.  Hopkins'  initial  contribution 
to  this  house  organ,  is  attracting  more  than 
passing  attention. 

Among  the  many  other  interesting  items  in 
this  issue  of  the  "Peptimist"  are  a  resume 
of  the  remarkable  sales  totals  achieved  by  many 
of  the  Columbia  wholesale  divisions  in  June; 
timely  sales  helps;  an  announcement  of  four 
new  moving  picture  slides  featuring  Columbia 
patriotic  records,  and  pithy  biographical  sketches 
inof  popular  travelers. 


READY  REFERENCE  OF  GENERAL  SUPPLIES 


DEALERS 

Send  for  our  "Trial  Proposition"  on  the 
Regina  Hexaphone — the  latest  and  best  pay- 
ing popular  priced  coin-operated  instrument 
for  use  in  public  places. 


211  Harbrldge  Bldg.,  34th  St.  and  Broadway.  New  York  City 

Manufacturers  of  Regina  Music  Boxes;  Reginaphones; 
Coin-operated  Mandolin  Orchestrions;  Vacuum 
Cleaners  and  other  specialties. 


NEEDLES 

WE  MANUFACTURE 

Diamond  needles  for  Edison 
Sapphire  needles  for  Edison 
Sapphire  needles  for  Pathe 

in  stock  ready  for  delivery 
MERMOD  &  CO.,  505  5th  Ave.,  N.  Y. 


Keep  Your  Record  StocK  with 


Costs  about  $2.00  for  250  records  for  50  years 
Send  for  20'page  catalog 

THE  SYRACUSE  WIRE  WORKS, 

SYRACUSE  NEW  YORK 


THE    TALKING    MACHINE  WORLD 


Some  of  the  Leading  Jobbers 
of  Talking  Machines  in  America 


VICTOR 

DISTRI  BUTORS 

VICTORS  EXCLUSIVELY 

We  make  a  specialty  of  getting  the  order 
out  on  time — every  time. 

The  Rudolph  Wurlitzer  Co. 

CINCINNATI  AND  CHICAGO 

Two  points  of  supply;  order  from  the  nearer 


GATELY-HAIRE  CO.,  Inc. 

//  it's  Victor,  we  have  it 
We  have  it  if  it's  Victor 
ALBANY,  N.  Y. 


This  Refers 
To  You 
Mr.  Jobber 


Every  talking  ma- 
chine jobber  in 
this  country  should 
be  represented  in 
this  department,  no 
matter  what  line  he 
handles  or  where 
he  is  located.  The 
cost  is  slight  and 
the  advantage  is 
great.  Be  sure  to 
have  your  card  in 
this  department  of 
The  Talking  Ma- 
chine World  each 
month.  It  will  pay 
you  a  big  profit  on 
the  investment. 


Where  Dealers  May  Secure 

COLUMBIA 


Product 


Ready,  Full  Stocks,  and  Prompt  Deliveries 
from  Convenient  Shipping  Centers 
all  over  the  United  States. 


Distributors 


Atlanta,  Ga..  Columbia  Graphophone  Co.,  A3  N. 
I'rjror  St. 

Baltimore,  Md.,  Columbia  Grapbophone  Co.,  Ill 

West  German  St. 
Boston,  Columbia  Graphophone  Co.,  137  Federal 

Buffalo,  N.  V.,  Columbia  Grapbopbone  Co.,  62? 
Main  St. 

Chicago,  III.,  Columbia  Grapbopbone  Co.,  14  N. 

Micblgan  Ave. 
Cincinnati,  O.,  Columbia  Grapbopbone  Co.,  117- 

119  W.  Fourth  Ave. 
Cleveland,  «>..  Columbia  Graphophone  Co.,  1375 

Euclid  Ave. 

Dalian,  Tex.,  Columbia  Grapbopbone  Co.,  1011 
Elm  St. 

Denver,  Colo.,  Columbia  Stores  Co.,  505-607  Six- 
teenth St. 

Detroit,  Mich.,  Columbia  Grapbophone  Co.,  401 

Woodward  Ave. 
Indianapolis,  in. I.,  Columbia  Grapbopbone  Co., 

44  Is.  Pennsylvania  St. 
Kun»iiH  City,  Mo.,  Columbia  Grapbophone  Co., 

1112  Grand  Ave. 
Los  Angeles.  Cat.,  Columbia  Graphophone  Co., 

745  S.  Broadway. 
LouUville,  Ky„  Columbia  Graphophone  Co.,  403 

S.  Fourth  Ave. 
Minneapolis.  Minn.,  Columbia  Graphophone  Co., 

412-414  Nicollet  Ave. 
New  Haven,  Conn.,  Columbia  Grapbopbone  Co., 

25  Church  St. 
New  Orleans,  La.,  Columbia  Grapbophone  Co., 

517-525  Canal  St. 
New  Tork  City,  Colombia  Graphophone  Co.,  83 

Chambers  St. 
Omaha,  Neb.,  Schmoller  &  Mueller  Piano  Co. 
Philadelphia,   Pa.,   Pennsylvania   Talking  Ma- 

chiue  Co.,  210  N.  Broad  St. 
Pittsburgh,    Columbia    Grapbophone    Co.,  101 

Sixth  St. 

Portland,  Me.,  Columbia  Graphophone  Co.,  43 

Exchange  St. 
Portland,  Ore.,  Columbia  Grapbophone  Co.,  429- 

431  Washington  St. 
Rochester,  N.  Y.,  The  Grafonola  Co.,  23  Clinton 

Ave..  South. 

Salt   Lake   City,   Utah,   Columbia   Stores  Co., 

Dooly  Block. 
San  Francisco,  Cal.,  Columbia  Graphophone  Co., 

334  Sutter  St. 
Seattle.  Wash.,  Columbia  Graphophone  Co.,  1311 

First  Ave.1 

Spokane,    Wash.,    Columbia    Stores    Co.,  818 

Sprague  Ave. 
Springfield,  Mass.,  Columbia  Graphophone  Co., 

2S9  Main  St. 
St.  Louis,  Mo.,  Columbia  Graphophone  Co.,  1008 

Olive  St. 

Tampa,  Fla.,  Tampa  Hardware  Co. 


DEALERS  WANTED — Exclusive  selling  right* 
given  where  we  are  not  actively  represented. 

Write  for  particulars  to  the  Columbia  Graphophone 
Co.,    Wholesale   Department,    Wotlworth  Building, 

New  York. 

Headquarters  for  Canada: 
Columbia  Graphophone  Co.,  l8»-*-7  Soraoren  Ave. 
Toronto,  Ont. 


SERVICE  FIRST 


EXCLUSIVE  VICTOR  JOBBERS 
WHOLESALE  ONLY 

Standard  Talking  Machine  Co. 

PITTSBURGH,  PA. 


Victor  Exclusively 

EASTERN  TALKING  MACHINE  CO. 

177  Tremont  Street,  Boston 

VICTOR  DISTRIBUTORS 


Sherman  jliay  &  Co. 

San  Francisco.  Los  Angeles,  Portland,  Seattle.  Spokane 
PACIFIC  COAST  DISTRIBUTORS  OF 

VICTOR  PRODUCTS 


W.J.  DYER  &  BRO. 

Saint  Paul,  Minn. 

VICTOR  &  EDISON 

Distributors 


Quick  Service  for  all  points  in  the  North- 
west.   Machines,  Records,  Supplies. 


The  PERRY  B.  WHITSIT  CO. 

Distributors  of 

Victrolas  and  Victor  Records 

COLUMBUS,  OHIO 


Southern  Victor  Dealers 

Largest  Stock  VICTROLAS  and  RECORDS. 
Prompt  Shipment  and  Low  Freight  Rates. 

WALTER  D.  MOSES  &  CO. 

Oldest  Music  House  in  Virginia  or  North  Carolina. 

RICHMOND,  VA. 


OLIVER 
DITSON 
COMPANY 

BOSTON 


Largest  VIC  TO  R  Talking 
Machine  Distributors  East  of 
Chicago.   

Creator*  of  "  The  Fattest  Victor 
Service."  Let  at  tell  yoo  more 
about  oar  lerrjce. 


— 
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SINGLE  COPIES.  20  CENTS 
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Published  Each  Month  by  Edward  Lyman  Bill,  Inc.,  at  373  Fourth  Ave.,  New  York,  September  15, 1917 


Victrola  XVI,  $200 

Victrola  XVI,  electric,  $250 

-    Mahogany  or  oak 


The  instrument  by  which  the  value  of 
all  musical  instruments  is  measured 


Entered  as  second-class  matter  May  2,  1905,  at  the  post  office  at  New  York,  N.  Y.,  under  the  act  of  Congress  of  March  2,  IttTt. 


THE   TALKING   MACHINE  WORLD 


The  Highest  Class  Talking  Machine  in  the  World 


THE  INSTRUMENT  OF  QUALITY 


LEAR  AS  A  BELL 


T^HIS  year  the  Sonora  is  doing  over  one 

hundred  times  the  volume  of  business  it  did  four  years 
ago !  This  marvelous  growth  in  so  short  a  period  could  not 
have  been  reached  with  a  phonograph  that  was  simply  "as 
good"  or  "slightly  better."  The  Sonora  had  to  be  over- 
whelmingly superior  to  achieve  so  quickly  such  remarkable 
results  in  the  face  of  the  vigorous  competition  and  the  ex- 
tensive publicity  of  older  established  machines. 


Hear  the  wonderful  Sonora !  Observe 
its  exquisite  tone,  which  won  highest  score 
for  quality  at  the  Panama  -  Pacific 
Exposition. 

Write  today  if  you  contemplate 
selling  phonographs.  A  Sonora 
agency  is  valuable. 


TWELVE  UNEQUALED  SONORA  MODELS 
$50    $55    $60    $75    $100    $135    $150    $175    $200    $250    $375  $1000 

onora  ^onograpl)  g>ales;  Company  Ml 

GEORGE  E.  BRIGHTSON,  President 

Executive  Offices:  279  Broadway,  New  York  City 

PHILADELPHIA:  1311  Walnut  St.  CHICAGO:  320  South  Wabash  Ave. 

DETROIT:  3  Madison  Ave.  SAN  FRANCISCO:  616  Mission  St. 

TORONTO:  Ryrie  Building 

*«  operates  and  is  licensed  under  BASIC  PATENTS  of  the  phonograph  industry 


The  Talking  Machine  World 
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SCHMELZER  ARMSCO.'S  NEW  SERVICE 

Specially  Trained  Young  Woman  Engaged  to 
Demonstrate  Educational  Records  for  Benefit 
of  Company's  Dealers  and  Salesmen 


Kansas  City,  Mo.,  September  4. — A.  A.  Trost- 
ler,  manager  of  the  talking  machine  depart- 
ment of  the  Schmelzer  Arms  Co.,  is  planning 
a  service  to  dealers  which  will  meet  a  present 
demand,  and  also  stimulate  greatly  the  business 
in  educational  records  of  the  Victor  company. 
He  will  have  at  the  Kansas  City  headquarters 
a  young  woman  available  for  demonstrating 
the  educational  records  and  assisting  dealers 
and  salesmen  in  the  exploitation  of  these  im- 
portant items. 

There  is  an  almost  continual  demand  at  the 
Schmelzer  headquarters  for'  help  in  regard  to 
the  educational  records.  Dealers  see  the  pos- 
sibilities of  sales,  the  public  seems  interested, 
but  the  business  is  usually  difficult  to  handle. 
It  is  a  specialty. 

To  meet  this  situation,  Mr.  Trostler  has  sent 
to  the  factory,  for  special  instruction,  a  young 
woman  who  has  taken  a  keen  interest  in  the 
department.  This  is  Miss  Leah  Ullom,  who  has 
been  with  the  talking  machine  department  of 
the  company  for  two  years.  Upon  her  return 
she  will  be  available  at  Kansas  City  for  dealers 
or  salesmen  of  dealers  who  may  want  special 
suggestions  on  handling  educational  records. 

She  will  also  probably  spend  much  time  in 
personal  work  for  the  dealers,  giving  demon- 
strations before  teachers'  institutes  and  similar 
gatherings,  and  on  special  sales  work  in  their 
establishments. 


Not  what  we  think  or  say,  but  what  we  do, 
will  have  its  effect  upon  the  world.  Let,  there- 
fore, the  thinker  do  and  the  doer  think. 


New  York,  September  15,  1917 


DELPHEON  OFFICES  IN  CHICAGO 

Delpheon  Co.,  of  Bay  City,  Mich.,  Opens  Offices 
and  Display  Rooms  in  Western  Metropolis  as 
Convenience  for  Western  Dealers 


Bay  City,  Mich.,  September  6. — The  Delpheon 
Co.,  of  this  city,  manufacturer  of  the  Delpheon 
phonograph,  which  has  achieved  unusual  suc- 
cess the  past  year  with  the  dealers  throughout 
the  country,  has  opened  display  rooms  in  Chi- 
cago on  the  sixth  floor  of  the  Republic  Build- 
ing. This  building  is  one  of  the  best-known 
commercial  edifices  in  the  country,  and  the 
Delpheon  Co.  decided  to  open  Chicago  display 
rooms  in  order  to  accommodate  the  many  West- 
ern dealers  who  visit  that  city  at  frequent  in- 
tervals, and  who  have  expressed  keen  interest 
in  the  Delpheon. 

R.  W.  Gresser,  sales  manager  of  the  Delpheon 
Co.,  is  making  plans  to  render  maximum  service 
to  the  company's  dealers,  and  every  effort  is 
being  made  to  catch  up  with  all  outstanding  or- 
ders. From  present  indications  the  coming  fall 
will  be  a  record-breaking  season  for  this  pro- 
gressive company. 


CRAFTS=STARR  PHONO.  CO.  FORMED 

The  Crafts-Starr  Phonograph  Co.,  Inc.,  has 
been  formed  in  Richmond,  Va.,  with  headquar- 
ters at  220  N.  Second  street,  for  the  purpose  of 
jobbing  Starr  phonographs  and  records.  The 
company  has  been  incorporated  with  a  capital 
stock  of  $15,000.  President,  A.  J.  Crafts;  vice- 
president,  A.  E.  Crafts;  secretary,  W,  H.  Smith. 
The  building  which  the  company  occupies  ad- 
joins that  of  the  A.  J.  Craft  Piano  Co.,  and  is 
located  within  a  very  short  distance  of  Broad 
street,  the  main  business  thoroughfare  in  Rich- 
mond. 


Price  Twenty  Cents 
APPOINT  NEW  SONORA  DISTRIBUTORS 

Sonora  Phonograph  Corp.  Makes  Arrangements 
With  a  Number  of  Prominent  Houses  to  Han- 
dle Their  Product  Under  Jobbing  Franchises 
— Company's  New  Policy  Explained 


The  Sonora  Phonograph  Corp.  has  recently 
closed  arrangements  with  a  number  of  promi- 
nent houses  to  handle  the  Sonora  products  as 
distributors,  and  in  connection  with  this  im- 
portant move,  Joseph  Wolff,  secretary  of  the 
company,  said,  in  a  chat  with  The  World: 

"Up  to  a  few  months  it  was  the  policy  of  the 
Sonora  Co.  to  sell  mainly  through  the  dealers, 
and  owing  to  the  fact  that  it  was  practically 
impossible  for  us  to  take  care  of  the  demand, 
the  numerous  applications  which  we  received 
for  jobbing  franchises  were  never  considered. 

"Recently,  however,  we  have  been  able  to  in- 
crease our  output  materially,  and  we  concluded 
arrangements  whereby  we  could  establish  job- 
bing franchises  where  we  are  not  already  repre- 
sented. When  we  advised  some  of  the  houses 
who  had  requested  these  franchises  that  we 
could  consider  their  applications  at  the  present 
time,  we  were  greatly  pleased  to  receive  imme- 
diate responses,  asking  for  the  territories  which 
they  could  best  handle.  The  popularity  of 
the  Sonora  product  is  evidently  well  established 
in  all  sections  of  the  country,  for  during  the  past 
few  weeks  we  have  closed  important  deals  with 
a  dozen  well-known  houses  to  act  as  distribu- 
tors for  the  Sonora  line,  and  additional  ar- 
rangements are  now  being  made  which  will  be 
announced  later. 

"There  are  still  a  few  States  in  the  South, 
Southwest  and  Middle  West  that  are  open,  and 
judging  from  the  success  of  our  present  repre- 
sentatives, this  open  territory  affords  an  un- 
usual opportunity  for  responsible  houses  with 
adequate  financial  strength.  As  a  matter  of 
fact,  we  have  every  reason  to  believe  that  this 
open  territory  will  be  closed  very  quickly,  for 
the  So  nora  products  are  gaining  in  popularity 
in  this  section  of  the  country  far  beyond  our 
expectations." 


WORKING  THE  RURAL  FIELD 

Talking  Machine  Dealers  in  Kansas  and  Mis- 
souri Get  Out  After  Farmers'  Money — Use 
Automobiles  With  Considerable  Success 

Kansas  City,  Mo.,  September  4. — An  indica- 
tion that  the  rural  districts,  even  those  closely 
adjacent  to  the  cities,  are  even  better  fields  for 
sales  of  phonographs  than  the  towns  is  seen  in 
the  increased  number  of  dealers  who  are  send- 
ing out  salesmen  in  motor  cars.  During  the 
past  few  weeks,  several  Edison  dealers  have 
added  this  feature.  H.  W.  Lee,  of  Enid,  Okla., 
has  had  remarkable  success  with  this  plan  in  his 
territory  recently.  C.  W.  Cosgrove,  of  the 
Inness  Dry  Goods  Co.,  Wichita,  Kan.,  has  sales- 
men covering  a  district  of  twenty  to  thirty 
miles  from  the  city,  with  Ford  cars.  The  Kelly 
Vawter  Jewelry  Co.,  Marshall,  Mo.,  has  sup- 
plied A.  B.  May,  a  special  Edison  salesman, 
with  a  car.  in  which  he  is  developing  the  sur- 
rounding field.  Hoefer  &  Mernershagen  re- 
cently sent  C.  S.  Feith,  special  Edison  salesman, 
to  the  Kansas  City  office  for  sales  training,  and 
he  will  go  out  in  a  car.  Many  Edison  dealers 
have  been  following  this  practice  with  large 
success  this  summer.  For  some  it  was  a  de- 
velopment of  their  previous  efforts  to  reach  farm 
trade.  W.  L.  Echelman,  of  St.  Joseph,  Mo., 
had  for  instance  been  covering  the  outside  ter- 
ritory with  a  seven-passenger  Mitchell,  carry- 
ing phonographs  in  the  back  seat;  he  is  now 
adopting  the  smaller  cars  which,  like  those  of 
other  dealers,  have  a  place  for  the  talking  ma- 
chine on  the  back,  and  are  much  more  econom- 
ical of  operation. 


UTILIZING  THE  NEWSPAPER  AS  A  PROMOTER  OE  BUSINESS 

Why  Talking  Machine  Dealers  Should  Be  Close  Readers  of  the  Daily  Papers — Can  Get  Pointers 
on  Developments  Which  Are  Bound  to  Inure  to  Business  Expansion 


The  talking  machine  dealer  who  reads  the 
current  magazines  with  any  regularity  has  no 
doubt  observed  an  advertisement  in  connection 
with  a  set  of  books  known  as  the  "Harvard 
Classics,"  and  wherein  appears  an  illustration 
of  one  man  spending  his  time  reading  the  cur- 
rent news  in  the  evening  paper,  while  his  com- 
panion is  deeply  absorbed  in  one  of  the  classics 
with  a  view  to  bettering  his  mental  condition.  The 
inference,  of  course,  is  that  the  man  who  sim- 
ply reads  the  daily  paper  is  dissipating  time  that 
might  be  put  to  better  use,  from  an  educational 
viewpoint. 

In  some  lines  of  business  the  lesson  of  the 
advertisement  might  prove  apropos,  but  the 
talking  machine  dealer  who  reads  the  classics 
to  the  exclusion  of  the  daily  paper  may  be  im- 
proving his  mind,  but  he  certainly  is  not  work- 
ing in  the  right  direction  to  improve  his  pros- 
pect list. 

As  a  matter  of  fact,  there  is  no  method  that 
offers  such  satisfactory  returns  in  prospects  as 
a  careful  and  intelligent  reading  of  the  local 
news  in  the  daily  paper,  especially  in  the  small 
town  where  personal  items  receive  consider- 
able attention. 

It  is  to  be  assumed  that  every  live  dealer 
watches  the  papers  for  announcements  of  en- 
gagements and  weddings,  for  the  newly  married 
couple  offers  an  exceptional  prospect  for  the  sale 
of  a  talking  machine,  either  direct,  or  as  a  pres- 
ent from  friends.  The  dealer  who  is  well  ac- 
quainted with  the  people  of  his  town  knows 
about  who  the  friends  are  who  would  be  most 
likely  to  be  interested  in  giving  the  happy  couple 
a  talking  machine  and  some  records. 

Then  there  are  the  published  lists  of  wills 
filed  for  probate,  often  with  the  list  of  bene- 
ficiaries, anyone  of  whom  may  be  willing  to 


spend  a  part  of  the  legacy  for  a  talking  machine. 
There  are  also  the  notices  of  lodge  meetings, 
and  every  annual  meeting  of  a  lodge  or  fra- 
ternal society  generally  means  that  a  presiding 
officer  will  retire  and  a  new  member  take  his 
place.  In  many  fraternal  orders,  and  particu- 
larly in  Masonic  lodges,  it  is  the  practice  to  pre- 
sent the  presiding  officer,  upon  his  retirement, 
with  a  more  or  less  valuable  token  of  apprecia- 
tion, and  the  fund  for  that  purpose  is  frequently 
large  enough  to  pay  for  a  fine  talking  machine 
and.  a  goodly  supply  of  records.  The  dealer 
who  suggests  the  suitability  of  such  a  gift  is 
the  one  most  likely  to  get  the  order. 

The  opening  of  a  new  school,  a  new  church, 
a  new  club,  or  any  similar  institution,  offers  an 
opportunity  for  a  talking  machine  sale,  that  is 
too  obvious  to  require  any  special  emphasis, 
and  just  now  the  organization  of  new  military 
units,  whether  for  service  abroad  or  for  Home 
Guard  purposes,  is  almost  a  daily  occurrence, 
and  a  military  company  without  some  sort  of 
talking  machine  is  indeed  bereft. 

In  short,  every  piece  of  local  news  in  the  paper 
should  be  regarded  by  the  live  dealer  as  repre- 
senting the  possibility  of  digging  up  a  new 
prospect,  and  the  time  spent  in  going  over  the 
daily  or  weekly  paper  carefully  is  time  that  is 
well  invested. 

All  the  names  in  the  daily  papers  are  those 
of  people  who  are  likely  to  buy  talking  ma- 
chines from  somebody  unless  it  so  happens  that 
their  names  appear  in  the  obituary  column.  On 
the  other  hand  the  people  mentioned  in  the 
classics,  such  as  Caesar,  Hannibal,  Homer,  Plato, 
Epictetus,  Diogenes,  Nero  and  Cleopatra,  while 
creators  of  history  in  their  day,  are  not  going 
to  buy  talking  machines  in  the  Twentieth  Cen- 
tury. 
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MEMBERS  OF  VICTOR  SALES  STAFF  IN  MILITARY  SERVICE 

Seven  of  the  Company's  General  Representatives  Among  Those  Preparing  to  Fight  for  Democracy 
— They  Are  to  Be  Found  in  Army,  Navy  and  Ambulance  Corps 


Camden,  N.  J.,  September  4. — The  patriotism  that 
actuates  the  members  of  the  sales  staff  of  the 
Victor  Talking  Ma- 
chine Co.  is  evidenced 
by  the  fact  that  to  date 
no  less  than  seven 
members  of  the  staff 
have  entered  or  are 
about  to  enter  the  mili- 
tary service  of  the 
Government. 

One  of  the  latest  of 
the  sales  staff  to  enter 
the  service  is  Geo.  A. 
Lyons,   who   has  been 
Wm.  G.  Garlan  doing  important  work 

in  the  office,  as  well  as  taking  care  of 
special  matters  arising  from  time  to  time 
in  various  territories.  Mr.  Lyons  made 
several  attempts  to  enlist  in  various  branches 
of  Government  service,  but  was  rejected  owing 
to  the  fact  that  he  did  not  measure  up  to  the 


^^^^^  ^ 


W.  G.  Gaston,  Jr.  Leonard  L.  John 

height  regulation  standard  of  sixty-four  inches. 
He  was,  however,  accepted  in  the  draft  and 
ordered  to  one  of  the  camps  for  training. 

Leonard  L.  John,  Nebraska  representative,  is 
also  to  become  a  member  of  the  National  Army. 
Mr.  John  left  his  territory  early  in  July  and. 


being  a  Princeton  man,  made  application  for 
appointment  to  the  Second  Officers'  Training 
Camp.  He  was  rejected,  however,  owing  to  de- 
fective vision,  but  in  the  same  mail  with  his 
rejection  notice  was  a  notification  of  his  accept- 
ance in  the  new  National  Army. 

G.  Harlan  Miller,  Victor  representative  in 
Wisconsin,  was  fortunate  enough  to  obtain  an 
appointment  to  the  Second  Officers'  Training 
Camp  and  left  for  Fort  Oglethorpe,  Ga.,  on 
August  22.  Mr.  Miller  is  a  Harvard  graduate 
and  has  proved  most  successful  in  his  work  for 
the  Victor  Co.  He  possesses  the  qualities  that 
should  make  him  a  most  successful  army  officer. 

Wm.  G.  Garlan,  the  Victor  California  repre- 
sentative, is  now  a  member  of  Troop  D,  First 
New  York  Cavalry, 
which  is  now  in  Fed- 
eral service.  The  latest 
information  received 
from  Mr.  Garlan  on 
August  IS  was  to  the 
effect  that  he  antici- 
.pated  leaving  for 
France  very  shortly. 
He  carries  with  him 
the  best  wishes  of  his 
friends  and  business 
associates. 

Wm.  G.  Gaston,  Jr., 
New  York  City  repre- 
sentative, enlisted  and 
was  accepted  in  the 
United  States  Coast 
Reserve,  a  service 
known  in  everyday 
parlance  as  the  "mos- 
quito or  submarine 
chaser  fleet."  That  Mr.  W.  G.  Gaston,  Jr., 
Gaston  has  shown  apti-  in  Uniform 

tude  in  his  new  role  as  seaman  is  indicated  by 
the  fact  that  he  has  already  advanced  to  the 


rank  of  boatswain  during  the  short  time  he  has 
been  in  the  service. 

Milton  W.  H.  Holden  resigned  from  the  Vic- 
tor service  on  May  IS  and  left  for  France  on 
June  2  as  a  member  of  the  American  Ambulance 


Milton  W.  H.  Holden  G.  Harlan  Miller 

Corps.  Very  shortly  after  reaching  the  other 
side  he  became  interested  in  the  aerial  service 
and  entered  the  Lafayette  Flying  Squadron.  Mr. 
Holden  has  not  yet  seen  active  service,  but  hopes 
to  be  given  the  opportunity  very  shortly.  While 
in  the  Victor  service  he  covered  the  territory 
embracing  Pennsylvania  and  Eastern  Ohio.  He 
is  a  graduate  of  the  University  of  Pennsylvania. 

Myron  C.  Schoenly,  who  represents  the  Victor 
Co.  in  Boston  and  environs,  enlisted  in  the  Engi- 
neering Corps  in  that  city  some  time  ago  and  is 
now  believed  to  be  in  France. 

At  the  present  time  there  is  a  likelihood  that 
several  other  members  of  the  Victor  sales  staff 
will  enter  the  fight  for  democracy  in  various 
capacities,  and  the  other  departments  of  the 
company  are  also  well  represented  in  Uncle 
Sam's  service. 


Business  is  a  question  of  survival.  Business 
is  a  race,  and  it  cannot  be  run  by  cripples. 
Right  where  one  man  fails  the  next  man  may 
make  a  howling  success  and  success  in  business 
comes  by  going  after  it — climbing.  To  be  car- 
ried to  the  top  by  an  escalator,  by  a  rich  rela- 
tive, gives  no  credit  to  any  one  at  any  time,  any- 
where. 


3W  Slobe^V&rtncke  Qo  offers 


-<-HM6  No.  351  Art- 
Mission  Top. 


e-HSS-  No.  0328  Art- 
Mission  Disc  Record 
Section  for  ten-inch 
records. 


<-m  No.  0328  Art- 
Mission  Disc  Record 
Section  for  ten-inch 
records. 


No.  0329  Art- 
Mission  Disc  Record 
Section  for  ten-  and 
twelve-inch  records. 


t-«  No.  357  Art- 
Mission  Base. 


Sectional  Cabinets 

For  Disc  Records 


The  better  the  facilities  you  furnish  your  customers 
for  housing  records  the  greater  the  quantity  of  records  you 
will  sell. 

Look  carefully  at  the  cabinet. 

It  invites  you  to  fill  it,  in  fact,  you  cannot  resist  the 
temptation  to  fill  it.  No  matter  how  many  sections  are 
bought  there  will  be  empty  compartments  and  these  are 
always  in  sight,  and  the  records  too  are  always  in  sight. 
Any  record  is  so  easily  found  and  quickly  replaced  that 
this  cabinet  adds  an  extra  charm  and  fascination  to  the 
playing  of  records. 

Suppose  each  of  your  customers  had  this  cabinet  and 
you  had  a  sample  on  your  salesroom  floor  to  remind  them 
to  buy  additional  sections.  Not  only  would  the  sale  of  the 
cabinets  increase  but  what  a  tremendous  increase  in  the  sale 
of  records  would  result  and  there  is  excellent  profit  in  the 
sale  of  both. 

Each  section  has  90  compartments  numbered  con- 
secutively from  1  up.  Globe- Wernicke  Catalog  No.  317  T 
describes  and  illustrates  these  goods  fully. 
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S 


Victrola  IV,  $15 

Oak 


HIS  MASTER'S  VOICE". 


Victrola  XVI,  $200 

Victrola  XVI,  electric,  $250 
Mahogany  or  oak 


Victor 
supremacy 


is  firmly  established  on  a  basis  of 
great  things  actually  accomplished. 

A  supremacy  that  is  growing 
greater  every  day  —  that  insures 
ever-increasing  prosperity  to  every 
Victor  dealer. 


Victrola  VIII,  $40 

Oak 


Victrola  X,  $75 

Mahogany  or  oak 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.S.A. 

Berliner  Gramophone  Co.,  Montreal,  Canadian  Distributors. 

Important  Notice.    Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special 
processes  of  manufacture,  and  their  use,  one  with  the  other,  is  absolutely  essential  to  a  perfect  Victor  reproduction. 

Victrola     is  the  Registered  Trade-mark  of  the  Victor  Talking  Machine  Company  designating  the  products  of  this  Company  only 

Warning  :  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


Albany,  N.  Y  Gately-Haire  Co.,  Inc. 

Atlanta,   Ga  Elyea-Austell  Co. 

Phillips  &  Crew  Co. 

Austin,  Tex  The  Talking  Machine  Co.,  of 

Texas. 

Baltimore,    Md  Cohen  &  Hughes. 

E.  F.  Droop  &  Sons  Co. 

H.  R.  Eisenbrandt  Sons,  Inc. 

Bangor,  Me  Andrews  Music  House  Co. 

Birmingham,  Ala... .  Talking  Machine  Co. 
Boston,   Mass  Oliver  Ditson  Co. 

The  Eastern  Talking  Machine 
Co. 

The  M.  Steinert  &  Sons  Co. 
Brooklyn,  N.  Y  American  Talking  Mch.  Co. 

G.  T.  Williams. 
Buffalo,  N.  T  W.  D.  &  C.  N.  Andrews. 

Neal,  Clark  &  Neal  Co. 

Burlington,  Vt  American  Phonograph  Co. 

Butte,  Mont  Orton  Bros. 

Chicago,   111  Lyon  &  Healy. 

Chicago  Talking  Machine  Co. 

The  Rudolph  Wurlitzer  Co. 

Cincinnati,  O  The  Rudolph  Wurlitzer  Co. 

Cleveland,  O  The  W.  H.  Buescher  &  Sons  Co. 

The  Collister  &  Sayle  Co. 

The  Eclipse  Musical  Co. 

Columbus,  O  The  Perry  B.  Whitsit  Co. 

Dallas,   Tex  Sanger  Bros. 

Denver,  Colo  The  Hext  Music  Co. 

The  Knight-Campbell  Music  Co. 


Victor  Distributors 

Des  Moines,  la  Mickel  Bros.  Co. 

Detroit,  Mich  Grinnell  Bros. 

Klmira,  N.  Y  Elmira  Arms  Co. 

El  Paso,  Tex  W.  G.  Walz  Co. 

Honolulu,  T.  H  Bergstrom  Music  Co.,  Ltd. 

Houston,  Tex  Thos.  Goggan  &  Bro. 

Indianapolis,  Ind. . .  Stewart  Talking  Machine  Co. 
Jacksonville,  Fla... .  Florida  Talking  Machine  Co. 
Kansas  City,  Mo  J.  W.  Jenkins  Sons  Music  Co. 

Schmelzer  Arms  Co. 

Lincoln,  Nebr  Ross  P.  Curtice  Co. 

Little  Rock,  Ark...O.  K.  Houck  Piano  Co. 
Los  Angeles,  Cal.. .  Sherman,  Clay  &  Co. 

Memphis,  Tenn  O.  K.  Houck  Piano  Co. 

Milwaukee,  Wig  Badger  Talking  Machine  Co. 

Minneapolis,  Minn.  Beckwith,  O'Neill  Co. 

Mobile,  Ala  Wm.  H.  Reynalds. 

Montreal,  Can  Berliner  Gramophone  Co.,  Ltd. 

Nashville,  Tenn  O.  K.  Houck  Piano  Co. 

Newark,  N.  J  Price  Talking  Machine  Co. 

New  Haven,  Conn. ..Henry  Horton. 

New  Orleans,  La. ...  Philip  Werlein,  Ltd. 

New  York,  N.  1    . .  Blackman  Talking  Mach.  Co. 

Emanuel  Blout. 

C.  Bruno  &  Son,  Inc. 

I.  Davega,  Jr.,  Inc. 

S.  B.  Davega  Co. 

Charles  H.  Ditson  &  Co. 

Landay  Bros.,  Inc. 

New  York  Talking  Mach.  Co. 

Ormes,  Inc. 

Silas  E.  Pearsall  Co. 


Omaha,   Nebr  A.  Hospe  Co. 

Nebraska  Cycle  Co. 

Peoria,  111  Putnam-Page  Co.,  Inc. 

Philadelphia,  Pa  Louis  Buehn  Co.,  Inc. 

C.  J.  Heppe. 

Penn  Phonograph  Co.,  Inc. 

The  Talking  Machine  Co. 

H.  A.  Weymann  &  Son,  Inc. 
Pittsburgh,   Pa  W.  F.  Frederick  Piano  Co. 

C.  C.  Mellor  Co.,  Ltd. 

Standard  Talking  Machine  Co. 

Portland,  Me  Cressey  &  Allen,  Inc. 

Portland,  Ore  Sherman,  Clay  &  Co. 

Providence,  K.  I....  J.  Samuels  &  Bro.,  Inc. 
Richmond,  Va  The  Corley  Co.,  Inc. 

W.  D.  Moses  &  Co. 
Rochester,  N.  Y  E.  J.  Chapman. 

The  Talking  Machine  Co. 
Salt  Lake  City,  TJ.. .  Consolidated  Music  Co. 

The  John  Elliott  Clark  Co. 
San  Antonio,  Tex...  Thos.  Goggan  &  Bros. 
San  Francisco,  Cal..  Sherman,  Clay  &  Co. 

Seattle,  Wash  Sherman,  Clay  &  Co. 

Sioux  Falls,  S.  D...  Talking  Machine  Exchange. 

Spokane,  Wash  Sherman,  Clay  &  Co. 

St.  Louis,  Mo  Koerber-Brenner  Music  Co. 

St.  Paul,  Minn  W.  J.  Dyer  &  Bro. 

Syracuse,  N.  Y  W.  D.  Andrews  Co. 

Toledo,  O  The  Whitney  &  Currier. 

Washington,  D.  C...  Cohen  &  Hughes. 

E.  F.  Droop  &  Sons  Co. 

Robt  C.  Rogers  Co. 
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BIG  INCREASE  IN  DEMAND  FOR  "NATIONAL"  RECORD  ALBUMS 


We  manufactured  and  shipped  over  30%  more  Record  Albums  during  the  first  six  months  of  this  year  (1917)  than  during  the 
same  period  of  any  previous  year.  What  does  this  show?  It  shows  that  our  Record  Albums  have  proven  themselves  to  be  the  best  and 
most  convenient  as  well  as  economic  method  of  filing  and  keeping  disc  records. 


STRENGTH  AT  THE  STRESS  AND  STRAIN  POINT  PRACTICALLY  UNBREAKABLE  FOR  REGULAR  USAGE 

Albums  are  an  Indispensable  Requisite  in  the  talking  machine  business  and  wherever  records  are  sold. 
An  accessory  that  is  necessary  and  worth  while.  Practical  and  handy.  Save  time  and  records.  A  profitable 
adjunct  to  the  business.    All  owners  of  machines  and  records  want  Albums  to  file  and  preserve  their  records. 

We  manufacture  disc  Record  Albums  containing  12  pockets  to  fit  Victrola  cabinets  X  and  XI.  We  also  make  Albums  containing  17  pockets.  With  the  indexes 
they  are  a  complete  system  for  filing  all  disc  records. 

For  durability,  finish  and  artistic  design,  our  Albums  are  unsurpassed.  We  have  unexcelled  manufacturing  facilities,  and  considering  quality  our  prices  are 
the  lowest.    Write  us  giving  quantity  you  may  desire,  and  we  will  quote  prices. 

OUK   ALBUMS    ARE    MADE   TO    CONTAIN    VICTOR,    COLUMBIA,  EDISON,    PATHE,    AND    ALL    OTHER    DISC  RECORDS 

NATIONAL  PUBLISHING  CO.,  239  S.  American  Street,  PHILADELPHIA,  PA. 


SOME  HINTS  ON  RECORD  SELLING 


Offered  in  Excellent  and  Interesting  Article 
Prepared  by  H.  A.  Harris,  Advertising  Mana- 
ger of  the  Pathe  Freres  Phonograph  Co. 


"Practical  Hints  on  Selling  Records"  is  the 
itle  of  an  interesting  article  recently  prepared 
by  H.  A.  Harris,  adver- 
tising manager  of  the 
Pathe  Freres  Phono- 
graph Co.,  Brooklyn, 
N.  Y.  Mr.  Harris  has 
had  practical  experi- 
ence in  the  merchan- 
dising of  talking  ma- 
chine records,  and  the 
following  article  is 
therefore  well  worth 
the  attention  of  deal- 
ers and  their  sales- 
people: 

"The  records  on  the  new  lists  always  have  a 
wide  sale  because  they  are  new,  but  records 
which  have  been  issued  for  some  time  are  often 
very  difficult  to  push,  because  the  consumers 
have  forgotten  or  do  not  know  about  them, 
and  the  problem  for  the  talking  machine  dealer 
is  to  remind  his  customers  of  these  various  rec- 
ords. 

"Much  has  been  written  of  the  various  ways 


H.  A.  Harris 


by  which  such  records  might  be  sold,  but  the 
writer  has  had  some  practical  experience  in 
presenting  records  properly  before  the  public. 
These  plans  have  been  actually  tested  and 
found  to  be  successful. 

At  one  time  we  took  an  elocution  record, 
which  is  considered  the  most  prosaic  and  the 
most  difficult  to  sell,  and  by  bringing  it  to  the 
attention  of  the  public  when  it  was  timely,  suc- 
ceeded in  producing  sales.  The  plan  was  to 
concentrate  on  this  one  record  for  one  week. 
Every  salesman  was  instructed  to  push  this 
record.  They  all  had  it  demonstrated  to  them 
by  the  manager  of  the  store,  and  they  became 
familiar  with  it.  A  package  of  records  was 
placed  in  various  parts  of  the  store  in  boxes 
so  that  they  were  a  constant  reminder  to  the 
salesmen,  and  the  salesmen  invariably  played 
this  record  to  every  customer  who  came  in.  In 
the  window  displays  we  had  several  display 
cards  featuring  this  particular  record,  and  quite 
a  number  were  packed  in  the  window.  The 
results  of  the  week's  work  merely  demonstrated 
to  us  that  if  the  public  were  told,  reminded  and 
given  a  chance  to  hear  many  of  the  fine  selec- 
tions in  the  catalog  they  would  be  glad  to  buy 
them.  There  is  no  question  but  that  if  you 
take  a  very  interesting  and  well-known  num- 
ber that  is  very  pleasing  to  the  ear  you  will 
have  no  difficulty  in  selling  it,  but  to  take 
a  classical  number  which  should  be  in  every 


A  Really  Good  Album  At  a  Moderate 
Price  Is  a  Money  Maker  for  the  Dealer 

METAL  BACK  ALBUMS 

will  give  the  dealer  and  his  patro'ns  true  value  and  the 
highest  quality.  A  complete  line  of  albums  that  stand 
for  the  best  in  their  respective  grades. 

Write  for  samples  of  our  three  numbers 

NEW  YORK  ALBUM  &  CARD  CO.,  23  Lispenard  St.,  NEW  YORK 


home,  but  is  not  familiar,  requires  special  ef- 
fort upon  the  management  and  salesmen  to  sell 
it  to  the  public,  and  if  plans  like  the  above 
are  carried  out  there  is  no  question  about  the 
results. 

"Too  many  salesmen  do  not  study  their  rec- 
ords long  enough.  They  do  not  know  them 
well  enough  to  demonstrate  them  to  the  public. 
The  talking  machine  dealer  or  his  sales  force 
will  find  that  time  will  be  well  spent  if  they 
take  a  catalog  and  select  records  that  they  have 
not  heard  for  a  long  time  and  play  them  during 
the  slack  periods  of  the  day  and  get  acquainted 
with  these  selections.  Then  select  a  record 
for  each  week  and  display  and  demonstrate  it 
as  outlined  above. 

"Another  effective  way  of  increasing  the  sales 
of  a  record  is  to  get  a  transcription  of  the 
words  of  the  vocal  selections,  have  them  printed 
on  a  card  and  distribute  them  around  the  store. 
As  each  customer  asks  for  the  record  let  him 
read  the  words  as  he  listens.  This  doubles  the 
interest  and  often  this  particular  record  will  be 
selected,  where  otherwise  the  customer  might 
say,  'It  is  a  pretty  selection,  but  I  will  not  take 
it  now.'  A  printer  can  print  the  words  very 
economically,  and  the  words  can  be  taken  from 
the  sheet  music  or  can  be  secured  by  writing  to 
the  publishers. 

"A  third  suggestion  is  to  go  through  some  of 
the  old  record  supplements  and  select  a  record. 
Use  the  write-up  in  the  supplement  for  printing 
a  small  circular  about  three  and  one-quarter  by 
six  inches.  Use  a  cut  of  the  artist  who  made 
the  selection,  if  possible.  It  can  probably  be 
obtained  from  your  jobber  or  direct  from  the 
manufacturer. 

"Envelope  stuffers  should  be  sent  out  monthly 
and  always  mailed  with  your  statement  and  bills, 
because  music  lovers  are  like  most  folks,  they 
need  merely  be  reminded,  not  sold  or  solicited." 


Nothing  quite  equals  in  enthusiasm  a  Con- 
gressman's patriotic  desire  to  tax  something 
that  isn't  produced  in  his  district.  He  has  a 
weakness  this  way. 
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Victrola  VI,  $25 

Oak 


Victrola  IV,  $15 

Oak 


Victrola  VIII,  $40 

Oak 


Victrola  IX,  $50 

Mahogany  or  oak 


Victor  supremacy 

The  Victor  has  earned  its  su- 
premacy by  the  great  things  it  has 
actually  accomplished. 

The  large  measure  of  success 
enjoyed  by  Victor  dealers  is  in 
keeping  with  Victor  supremacy. 


Victrola  X,  $75 

Mahogany  or  oak 


Victrola  XI,  $100 

Mahogany  or  oak 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.S.A. 

Berliner  Gramophone  Co..  Montreal,  Canadian  Distributors 

Important  Notice.  Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special 
processes  of  manufacture,  and  their  use,  one  with  the  other,  is  absolutely  essential  to  a  perfect  Victor  reproduction. 

"Victrola"  is  the  Registered  Trade-mark  of  the  VictorTalking  Machine  Company  designating  the  products  of  this  Company  only. 

Warning:  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


8 


PUBLISHED  BY  EDWARD  LYMAN  BILL,  Inc. 

President,  C.  L.  Bill,  373  Fourth  Ave.,  New  York;  Vice-President,  J.  B.  Spillane, 
373  Fourth  Ave.,  New  York;  Second  Vice-President,  J.  Raymond  Bill,  373  Fourth  Ave., 
New  York;  Secretary  and  Treasurer,  August  J.  Timpe,  373  Fourth  Ave.,  New  York. 


J.  B.  SPILLANE,  Editor 
J.  RAYMOND  BILL,  Associate  Editor 
AUGUST  J.  TIMPE,      ......      Business  Manager 

Trade  Representatives:         B.  Brittain  Wilson,  L.  M.  Robinson,  Wilson  D.  Bush, 
C.  Chace,  E.  B.  Munch,  L.  E.  Bowers,  A.  J.  Nicklin,  V.  D.  Walsh 

Boston:       John  H.  Wilson,  324  Washington  Street 
Chicago  Office:      E.  P.  Van  Harlingen.  Republic  Building,  209  South  State  Street. 

H.  Scott  Kingwill,  Assistant  Manager.    Telephone,  Wabash  5774 
London,  Eng.,  Office:     2  Gresham  Buildings,  Basinghall  St.    W.  Lionel  Sturdy,  Mgr. 

The  Talking  Machine  World  has  regular  correspondents  located  in  all  of  the  principal 
cities  throughout  America. 

Published  the  15th  of  every  month  at  373  Fourth  Ave.,  New  York. 

SUBSCRIPTION  (including  postage):  United  States,  Mexico,  $1.00  per  Year; 
Canada,  $1.25;  all  other  countries,  $1.75.    Single  copies,  20  cents. 

ADVERTISEMENTS:  $4.50  per  inch,  single  column,  per  insertion.  On  quarterly  or 
yearly  contracts  a  special  discount  is  allowed.    Advertising  pages,  $125.00. 

REMITTANCES  should  be  made  payable  to  Edward  Lyman  Bill,  Inc.,  by  check  or 
Post  Office  Money  Order. 

5@~  NOTICE  TO  ADVERTISERS.-Advertising  copy  should 
reach  this  office  by  the  first  of  each  month.  By  following  this  rule 
clients  will  greatly  facilitate  work  at  the  publication  headquarters. 

Long  Distance  Telephones— Numbers  5982-5983  Madison  Sq. 
Cable  Address:  "Elbill,"  New  York. 


NEW  YORK,  SEPTEMBER  15,  1917 

IN  these  sultry  days  of  late  summer  or  early  autumn,  as  you 
will,  nothing  is  apparently  further  from  mind  than  the  Christ- 
mas season,  with  snow  and  frost  and  fur-coated  Santa  Claus. 
The  family  man  is  busy  trying  to  clean  up  his  vacation  bills  with- 
out a  thought  of  how  he  is  going  to  meet  holiday  expenses,  yet 
the  talking  machine  dealer  who  has  not  been  looking  ahead  to  his 
holiday  trade  for  at  least  two  or  three  months  past  is  going  to 
find  himself  in  an  unpleasant  predicament  in  the  matter  of  stock 
a  little  later  in  the  year. 

A  large  number  of  dealers  have  taken  occasion  to  place  sub- 
stantial stocks  in  storage,  getting  machines  early  in  the  year  in 
generous  quantities.  When  the  time  comes  they  will  not  have 
to  worry  about  factory  shipments  or  jobbers'  stocks  so  far  as 
machines  are  concerned.  There  is  at  least  one  dealer  in  New 
York  who,  working  on  the  argument  of  the  discounted  bill,  has 
succeeded  in  putting  in  a  stock  of  the  most  popular  and  hardest- 
to-get  types  of  machines  that  actually  crowds  his  regular  display 
and  demonstrating  space.  In  a  few  months,  when  machines  will 
be  doled  out  one  or  two  at  a  time,  he  will  get  just  as  many  as 
a  competitor  and  incidentally  have  a  substantial  reserve  stock 
to  work  with. 

The  dealers  who  follow  the  practice  right  now  of  getting  and 
storing  every  possible  machine  they  are  able  to  pay  for  may  have 
to  worry  over  stock  shortage  later  on,  but  their  worries  will  be 
nothing  to  those  of  the  dealer  who  hesitates  and  buys  only 
machines  to  meet  current  demands,  trusting  to  the  future  with 
the  sublime  confidence  of  an  unsophisticated  infant. 


WITH  the  broadening  out  of  the  talking  machine  industry 
there  have  developed  two  features  that  are  worthy  of  more 
or  less  unfavorable  comment.  The  first  of  these  is  the  lack  of 
originality  frequently  shown  in  the  matter  of  cabinet  designs. 
Some  new  entrants  into  the  field  are  apparently  too  inclined  to 
accept  established  models  as  standard  and  follow  along  the  same 
lines  rather  than  to  endeavor  to  create  distinctive  models  of  their 
own  that,  should  they  meet  with  success  in  the  venture,  would 
prove  of  great  commercial  value.  It  is  no  unusual  thing  to  see 
a  half  dozen  or  more  lines  of  machine  styles  that  to  all  intents 
and  purposes  are  practically  the  same  in  all  outward  details. 

The  talking  machine  cabinet  should  be  viewed  as  something 
beyond  a  necessary  box  for  housing  the  tone-reproducing  ap&- 
paratus,  for,  in  dealing:  with  the  retail  customer,  the  cabinet  is 


what  makes  the  first  impression,  and  may  be  the  means  of  im- 
pressing the  customer  with  the  model  or  prejudicing  him  against 
it,  regardless  of  the  tonal  or  mechanical  qualities  of  the  machine. 

The  new  manufacturer  should  see  to  it  that  his  machine 
models  serve  to  identify  without  question  his  particular  house 
as  the  manufacturer  thereof.   It's  good  business. 

The  other  feature  worthy  of  comment  is  a  lack  of  originality 
frequently  displayed  in  the  selection  of  trade  names.  With  the 
flood  of  new  manufacturers  during  the  past  couple  of  years,  there 
has  been,  perhaps,  some  difficulty  experienced  in  selecting,  for 
new  talking  machines,  names  that  were  not  already  protected. 
Despite  these  difficulties,  however,  it  should  be  possible  to  either 
select  or  coin  a  name  that  should  not  only  express  the  manufac- 
turer's idea,  but  should  prove  distinctive  enough  to  avoid  con- 
fusion with  other  names  in  the  trade. 

It  is  actually  a  matter  of  record  that  three  concerns  started 
to  make  machines  under  one  trade  name,  each  concern  having 
selected  the  name  in  ignorance  of  its  use  by  a  competitor.  With 
the  minds  of  manufacturers  thus  apparently  running  in  similar 
channels  it  would  seem  that  unusual  care  should  be  used  to 
select  a  name  that  cannot  in  any  way  be  confused  with  that  of 
a  similar  product. 


THE  patriotism  of  the  members  of  the  talking  machine  trade 
in  this  time  of  the  country's  needs  is  most  convincingly 
demonstrated  by  the  manner  in  which  talking  machine  men  in 
all  sections  and  of  all  classes,  have  responded  to  the  call  to  the 
colors.  There  is  hardly  a  manufacturer  of  rank  in  the  trade,  or 
a  jobbing  or  retail  house  of  prominence,  but  has  contributed  one 
or  more  members  of  their  staffs  to  either  the  army  or  navy,  or 
to  the  Officers'  Training  Camps.  These  are  the  volunteers,  the 
men  who  went  because  they  wanted  to  and  not  because  they  had 
to,  and  to  this  large  showing  must  be  added  the  long  list  of 
those  who  have  been  selected  for  the  National  Army. 

In  some  cases  sales  staffs  have  been  badly  crippled  through 
giving  most  of  their  members  to  national  service.  In  fact  one 
prominent  manufacturing  concern  had  to  practically  reorganize 
its -sales  staff  for  this  one  reason,  but  the  talking  machine  men 
have,  in  common  with  men  in  other  lines  of  trade,  accepted  the 
situation  philosophically  and  as  a  public  duty  and  have  made 
preparations  to  carry  on  their  business  with  undiminished  energy 
and  enthusiasm. 


A  VERY  remarkable  statement,  and  yet  not  surprising  to 
those  who  have  made  a  close  study  of  the  situation,  was 
uttered  by  Evan  Williams,  the  popular  tenor,  the  other  day,  when 
he  remarked  that  "two-thirds  of  all  the  tickets  sold  for  any 
of  my  concerts  are  bought  by  people  who  have  learned  to  know 
me  through  the  Victor." 

This  reaffirms  what  we  have  pointed  out  in  The  World  time 
and  time  again,  that  there  has  been  no  one  factor  in  the  history 
of  music  in  America  that  has  been  more  prolific  in  stimulating 
a  love  for  music  among  the  masses  of  the  people  than  the  talking 
machine.  The  local  brass  bands,  the  symphony  orchestra,  the 
choral  societies,  all  do  their  part  nobly,  but  they  do  not  take 
music  into  the  home  as  does  the  talking  machine,  nor  can  they 
supply  to  the  great  American  people  a  means  of  hearing  the 
greatest  singers,  as  well  as  the  greatest  musical  organizations 
of  the  world,  at  an  expense  that  is  comparatively  insignificant. 

In  the  same  interview  another  fact  of  striking  importance 
was  adduced  when  Mr.  Williams  remarked  that  through  the 
talking  machine  he  had  been  able  to  work  out  his  own  artistic 
salvation.  This  statement  is  especially  worthy  the  attention  of 
the  vocal  teacher,  for  no  one  who  is  at  all  concentrative,  or 
observant,  can  fail  to  appreciate  the  tremendous  value  of  the 
talking  machine  as  an  educator  in  the  matter  of  vocal  utterance. 

There  are  some  singers  who  are  honest  enough  to  admit  that 
the  talking  machine  has  been  an  educator  not  only  to  themselves, 
but  to  the  general  public  interested  in  music.  There  are,  how- 
ever, a  large  number  who  still  fail  to  comprehend  what  a 
tremendous  influence  for  good  is  this  musical  instrument  in  the 
pedagogical  domain.  Yet  we  know  of  teachers  and  pupils  whose 
work  has  been  most  effectively  aided  by  use  of  the  talking 
machine  in  the  studio  and  in  the  home.  One  pupil  recently  told 
the  writer  that  her  studies  had  been  advanced  almost  a  whole 
season  by  means  of  instructions  and  vocal  illustrations  brought 
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into  her  home  by  means  of  the  talking-  machine.  This  young- 
lady's  voice  certainly  showed  the  result  of  this  work. 

Mr.  Williams  also  emphasized  the  great  improvement  in 
public  taste  as  far  as  it  bears  on  music,  due  in  a  large  measure 
to  the  influence  of  the  talking  machine,  and  coming  from  a  man 
who  has  been  singing  for  a  great  number  of  years,  with  an 
opportunity  to  judge,  it  can  be  deemed  authoritative.  He  re- 
marked that  since  1908  there  has  been  an  increasing  appreciation 
of  music  throughout  the  country,  due  largely  to  the  educational 
work  of  the  talking  machine,  and,  as  a  result,  in  the  most  out  of 
the  way  places  he  found  most  intelligent  audiences  who  attended 
concerts  well  acquainted  with  the  repertoire  of  the  singer  and 
possessed  of  keen  musical  discrimination. 

But  it  is  hardly  necessary  to  adduce  this  testimony,  for  on 
every  hand  to-day  one  can  hear  standard  songs  and  instrumental 
numbers  discussed  by  people  whose  musical  knowledge  some 
years  ago  was  confined  largely  to  the  music  hall  song.  Through 
the  talking  machine  they  have  come  to  appreciate  the  classics  of 
the  various  schools  which  they  have  learned  to  enjoy  with  a 
new  zest  in  the  quiet  of  their  own  home. 

In  their  work  dealers  and  salesmen  should  lay  special  em- 
phasis on  the  musical  possibilities  of  the  talking  machine  and  its 
tremendous  importance  as  an  educational  factor  in  the  home,  in 
the  school,  and  in  public  institutions  of  all  kinds.  This  sales 
policy,  if  consistently  followed. up,  will  bring  results  that  will 
well  repay  the  effort. 

The  talking  machine  must  not  be  considered,  as  it  is  by  some, 
unfortunately,  as  a  transitory  pleasure.  It  is  here  not  only  to 
stay,  but  it  is  here  to  'exercise  a  beneficent  influence  in  making- 
America  really  musical — doing  a  work  among  our  population 
which  is  composed  of  the  races  of  the  world — that  may  be  com- 
pared with  the  nationally  aided  singing  schools  of  the  old  world. 
There  must  be  intelligent  application  to  this  end,  and  the  talking- 
machine  salesmen  must  persistently  pound  away  on  the  educa- 
tional value  of.  the  talking  machine  and  its  influence  in  inculcat- 
ing a  love  for  the  best  in  music  among  the  young  people  in  the 
home,  thus  making  the  younger  generation  a  race  musically  in- 
clined, all  of  which  means  much  for  the  future  of  the  country;  for 
a  nation  musical  is  a  nation  great.  It  also  means  much  from 
the  purely  business  standpoint. 


has  the  agency  franchise  and  who  makes  the  most  of  his  op- 
portunity. 

There  is  a  certain  element  in  the  retail  trade,  however,  who, 
having  once  secured  agency  rights,  rest  on  their  oars  and  wait  for 
the  line  to  sell  itself,  largely  through  the  manufacturer's  adver- 
tising. They  act  more  as  order  takers  than  as  merchants,  and 
not  only  do  an  injustice  to  themselves  in  this  attitude,  but  also 
are  unfair  to  the  manufacturer  whose  product  they  handle.  When 
territory  protection  is  given,  it  places  upon  the  dealer  an  implied 
obligation  to  do  his  best  to  get  the  maximum  amount  of  business 
out  of  that  territory.  In  other  words,,  instead  of  just  scraping  the 
surface  for  business,  he  is  expected  to  carry  on  an  intensive  cam- 
paign on  his  own  account  to  develop  sales.  It  is  to  be  believed 
that  the  dealers  who  are  not  showing  a  proper  interest  in  their 
business,  those  who  are  content  with  a  small  profit  for  a  little 
effort,  will  not  have  long  to  rest  in  security,  for  the  manufac- 
turers, having  limited  the  number  of  dealers  in  given  territories, 
are  now  preparing  to  weed  out  those  who  are  inclined  to  take 
things  easy,  and  establish  in  their  stead  new  representatives  who 
may  be  expected  to  prove  more  energetic  in  working  up  local 
business. 

The  retailer  who  must  depend  upon  strenuous  competition 
with  an  unprotected  product  to  arouse  him  to  his  best  efforts 
does  not  always  take  full  advantage  of  the  protected  territory 
idea.  Protection  in  the  matter  of  territory  does  not  mean,  that 
he.  can  simply  wait  for  trade  to  come  to  him  or  for  the  manu- 
facturer to  do  his  selling,  but  it  does  mean  that  he  can  make  that 
territory  produce  a  volume  of  business  commensurate  with  the 
amount  that  would  come  from  the  territory  should  the  competi- 
tion be  of  a  keener  sort. 


FOR  some  time  past  in  certain  localities  it  has  been  practically 
impossible  for  new  dealers  entering  the  field  to  secure  fran- 
chises for  the  handling  of  the  established  lines  of  machines  and 
records.  The  companies  have  found  that  certain  territories  are 
being  well  served  by  dealers  already  established  in  them,  and, 
for  the  protection  of  the  dealer  who  is  really  producing  results, 
they  have  hesitated  to  place  new  agencies-  in  competition  with 
him.  This  is  as  it  should  be,  and  the  stand  of  the  companies  in 
the  matter  of  agencies  is  duly  appreciated  by  the  retailer  who 


THE  very  successful  conventions  of  the  Nebraska  and  Iowa 
Victor  Dealers'  Associations  held  recently  in  Omaha  and 
Des  Moines,  respectively,  emphasize  the  great  value  of  such 
organizations  to  the  dealers  who  are  keen  enough  to  take  advan- 
tage of  their  existence.  Well  over  one  hundred  dealers  attended 
each  convention,  and  they  not  only  were  enabled  to  get  first- 
hand information  of  great  value  from  factor}-  experts  on  mechani- 
cal and  sales  problems,  but  were,  incidentally,  enabled  to  indulge 
in  discussions  of  business  ethics  that  should  result  to  the  better- 
ment of  the  trade  as  a  whole  and  to  every  individual  engaged  in 
it  in  those  States.  There  is  no  one  merchant  who  knows  it  all, 
and  the  more  successful  ones  realize  this  fact.  It  is  by  mingling 
with  his  fellow  dealers  that  the  merchant  gets  a  broader  view- 
point of  business  in  general  and  of  his  business  in  particular.  It 
is  to  be  hoped  that  there  will  be  many  more  State  associations 
formed  in  the  future.  Certainly  the  success  of  the  Nebraska  and 
Iowa  organizations  during  the  year  or  so  of  their  existence  have 
justified  the  spreading  of  the  movement  to  other  sections  of 
the  country. 


LEFT  RIGHT— LEFT  RIGHT 


"The  Call 


of  the  Hour" 


THE  definite  idea  of  marching  is  to  GET 
SOMEWHERE.  With  Pearsall  Service 
on  Victor  Records,  you  can  enjoy  a  Profit 
Parade  that  includes  only  Union  Dollars. 

That's  the  best  part  of  Pearsall  Service — its 
help.  You  cannot  get  anywhere  with  your 
sales  unless  you  have  the  goods  to  deliver, 
and  right  now  is  a  good  time  to  prove  this. 

SILAS  E.  PEARSALL  CO. 

18  West  46th  Street,  New  York 


a 
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Edison  Message  No.  6 


To  secure  additional  Edison 
dealers  is  not  the  purpose  of 
this  message.  Its  sole  purpose 
is  to  bring  established  Edison 
dealers  to  a  real- 
ization of  the 
wonderful  oppor- 
tunities that  lie 
before  them. 

The  passing  of 
food  control  legis- 
lation at  Wash- 
ington will  do 
more  to  stabilize 
living  conditions 
in  general 
throughout  the 
country  than  al- 
most any  legislation  that  could 
be  passed  by  Congress.  In  other 
words,  the  average  American 
will  be  more  tranquil  mentally 
than  he  has  been  for  the  past  six 
months,  and  more  in  a  frame 
of  mind  to  consider  other 
necessities  besides  the  funda- 
mental necessities  such  as  food, 
clothing  and  housing.  He  will 
need  music  (the  fourth  great 
necessity)  and  he  will  want  it 
more  than  ever  before,  and 
what  is  more  he  will  have  it, 
and  he  is  going  to  secure  a 
great  deal  of  it  through  Edison 
dealers. 

In  spite  of  a  general  unset- 
tled mental  condition  through- 


O  N     EVE  RY 
*  EDISON 
PHONOCRAPH 

1/3  on— * 


out  the  country,  caused  mere- 
ly by  suspended  legislation  of 
national  import,  business  has 
continued  to  stride  forward 
with  seven- 
league  boots. 
Only  in  a  few 
isolated  spots  has 
business  suffered 
a  temporary 
check,  which  had 
absolutely  no  ef- 
fect on  the  coun- 
try as  a  whole. 
Even  these  iso- 
lated spots  are 
rapidly  recover- 
ing from  the 
slight  slump  which  they  have 
experienced,  due  solely  to 
local  conditions. 

Edison  business  has  been 
unusually  good  within  the  past 
six  months.  It  will  be  still 
better  during  the  next  six 
months,  not  for  any  seasonal 
reasons,  but  because  the  mental 
attitude  of  the  country  in  gen- 
eral will  be  more  nearly  normal 
and  will  turn  more  and  more  to 
such  necessities  of  modern  life 
as  music.  This,  combined  with 
the  unprecedented  prosperity 
of  the  country,  is  bound  to 
stimulate  a  constantly  increas- 
ing demand  for  Edison  Instru- 
ments and  Re-Creations. 


THOMAS  A.  EDISON,  Inc. 

Orange,  N.  J. 
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How  Exhibits  at  State  and  County  Fairs  Help 

to  Boost  Your  Business  ::     By  George  B.  Hewitt 


For  the  next  month  or  so,  there  will  be  scores 
of  State  and  county  fairs,  more  or  less  preten- 
tious in  character,  held  in  practically  every  sec- 
tion of  the  United  States,  for  the  annual  fall 
fair  is  an  established  institution  in  this  country. 
Not  only  will  the  fairs  offer  the  farmer  and 
stockraiser  an  opportunity  to  display  before  their 
neighbors  the  best  results  of  the  year's  work 
in  the  line  of  raising  vegetables  or  live  stock, 
but  they  will  also  offer  to  the  merchant  an  un- 
excelled opportunity  of  getting  his  product  be- 
fore the  agriculturist  at  a  time'  when  the  lat- 
ter is  most  likely  to  have  plenty  of  money  on 
hand. 

There  is  no  line  that  affords  greater  facilities 
for  demonstrating  at  such  fairs  than  talking 
machines  and  records,  for  music  always  acts  as 
a  lure  to  even  the  most  sophisticated  crowd,  and 
where  a  talking  machine  is  kept  going  almost 
constantly  at  a  fair  the  display  space  is  sure 
to  be  crowded  at  all  times.  Of  course,  after 
the  crowd  is  attracted,  the  problem  becomes  that 
of  persuading  the  individual  members  to  inspect 
the  instrument  and  make  purchases.  To  this 
end  it  is  desirable  that  the  exhibit  be  as  com- 
plete as  possible  in  order  that  it  may  appeal  to 
the  man  of  limited  means  as  well  as  his  richer 
brother,  and  that  full  consideration  be  given  to 
the  details  of  the  arrangement. 

There  are  so  many  different  styles  in  most 
lines  of  talking  machines  and  the  amount  of  ad- 
vertising literature,  including  posters,  hangers 
and  catalogs  placed  at  the  service  of  the  dealer 
is  so  elaborate  and  attractive,  that  the  ordinary 
exhibitor  does  not  have  to  go  far  out  of  his  way 
to  secure  material  to  put  together  an  atten- 
tion-commanding display. 

It  has  been  found  by  those  who  have  made  a 
practice  of  exhibiting  at  local  fairs  that  no  mat- 
ter how  fine  and  interesting  the  various  classical 
selections  may  prove  to  the  ordinary  customer 
in  the  store,  it  is  the  brilliant  band  or  orches- 
tra record,  of  march  or  dance,  that  gets  quickest 
results  in  attracting  an  audience.  The  band 
record  particularly,  with  a  greater  volume  of 
sound,  has  been  found  most  effective  in  this 
work.  The  interested  individual,  once  inside 
the  booth  and  under  the  spell  of  the  salesman, 
can  be  fed  standard  and  classical  selections  and 
the  higher  grade  instrumental  and  vocal  numbers 
to  his  heart's  content.  The  big  noise  is  to  at- 
tract attention;  after  that,  it  is  a  case  of  sell- 
ing. 

Where  it  is  likely  that  a  fair  will  be  well  at- 
tended by  people  from  a  large  section  of  the 
country,  the  average  dealer  will  find  that  a 
presentation  of  a  medium  priced  talking  ma- 
chine and  a  few  records  to  the  holder  of  a  lucky 
ticket  will  prove  a  means  not  only  for  attract- 
ing attention,  but  for  getting  some  real  pros- 
pects. The  plan  is  by  no  means  new,  but  the 
idea  of  getting  something  for  nothing'  offers  an 
infallible  system  for  attracting  public  interest. 

To  carry  out  the  plan,  it  is  most  desirable  to 
have  an  employe  stationed  at  the  entrance  gate 
to  present  a  ticket  for  the  prize  drawing  to 
every  one  who  enters.  The  ticket  should  lie 
provided  with  space  for  the  writing  in  of  the 
name  and  address  of  the  holder,  together  with 
information  as  to  whether  he  or  she  owns  a 
talking  machine  and,  if  so,  what  make.  The 
tickets  should  be  dropped  in  a  ballot  box  at 
the  entrance  of  the  dealer's  booth  and  none 
should  be  accepted  unless  they  are  filled  out 
properly. 

The  scheme  has  several  advantages.  In  the 
first  place,  it  causes  every  contestant  to  look 
for  the  booth  of  the  talking  machine  man,  and 
once  his  ticket  is  deposited  the  contestant  does 
not  lose  interest  in  that  booth  until  the  prize 
is  finally  awarded.  Then,  too,  each  ticket  de- 
posited bears  the  name  and  address  of  some 
possible  prospect,  either  for  a  full  equipment 
of  machines  and  records,  or,  if  a  machine  is 


owned,  for  records  alone.  The  tickets  can  be 
checked  up  with  the  prospect  cards  at  the  store 
and  the  information  thus  obtained  may  be  the 
means  of  saving  dozens  of  useless  visits  on  the 
part  of  the  salesmen. 

Where  the  rental  of  space  at  the  fair  is  rea- 
sonable^ and  other  circumstances  permit,  it  will 
be  found  most  desirable  for  the  dealer  to  ar- 
range for  a  small  recital  hall,  capable  of  ac- 
commodating from  forty  to  one  hundred  people 
at  a  time  and  in  which  should  be  placed  one  of 
the  most  popular  and  impressive  machines  in 
the  line.  A  bulletin  board  outside  should  an- 
nounce at  what  intervals  recitals  are  held,  and 
they  should  be  not  longer  than  half  an  hour 
apart  in  order  to  keep  the  audience  changing. 
Twenty  minute  intervals  will  be  found  particu- 
larly desirable,  especially  in  the  evening  when 
the  crowd  is  thickest.  The  average  fair  visitor 
will  sit  in  the  recital  hall  for  twenty  minutes 
without  question,  but  the  same  person  could  not 
be  induced  to  linger  five  minutes  listening  to  a 
demonstration  in  an  open  space. 

In  order  to  drive  the  name  of  the  exhibitor 
home  to  the  members  of  the  audience,  a  suc- 
cessful scheme  has  been  conducted  by  some  of 
those  experienced  in  such  work.  A  standard 
program  of  twenty-four  or  thirty-six  numbers 
is  prepared  in  advance  and  attractively  printed 
on  slips  or  folders  bearing  the  advertisement 
of  the  exhibitor.  When  each  new  record  se- 
lected is  placed  on  the  machine  a  card  bearing 
the  corresponding  number  on  the  program  is 
hung  in  full  view  at  one  side  of  the  platform. 
This  enables  the  non-musician  to  know  just 
what  is  being  played,  and  if  he  is  sufficiently  in- 
terested to  order  that  particular  record  later 
by  name,  Many  a  record  sale  has  been  lost 
by  a  person  who  was  pleased  with  one  par- 
ticular selection,  but  had  no  means  of  knowing 
the  title  of  it,  and  therefore  could  not  order  it 
from  his  dealer. 

In  addition  to  familiarizing  the  members  of 
the  audience  with  the  selection  being  played,  the 
program  also  forms  a  more  or  less  permanent 
reminder  of  the  dealer's  name,  for  fully  75  per 
cent,  of  the  audience  carry  programs  away  with 
them,  either  in  their  pockets,  their  handbags, 
or  simply  crumpled  up  in  their  hands.  Properly 
handled  an  exhibit  at  a  fair  should  prove  a  gen- 


uine business  builder.  -The  dealer  who  con- 
templates such  an  exhibit,  however,  should  be 
willing  to  go  out  of  his  way  to  evolve  new 
ideas  in  the  matter  of  booth  decorations  and 
exploiting  and  selling  stunts. 

If  it  should  happen  that  there  are  two  or  more 
competing  dealers  exhibiting  at  the  same  fair, 
it  is  the  man  with  the  original  ideas  who  is 
going  to  attract  the  most  attention.  In  the 
event  that  original  schemes  are  hard  to  devise, 
the  least  the  dealer  can  do  is  to  inject  some 
originality  into  the  old  schemes  and  make  them 
look  new. 


MAMMOTH  PATHE  ROOSTER  ON  SIGN 

Braydon  &  Chapman,  Glens  Falls,  N.  Y.,  Erect 
Big  Sign  on  Main  Highway  Leading  into  That 
City  and  Feature  Pathe  Trade-Mark 

Glens  Falls,  N.  Y.,  September  4.— Royal  J. 
Braydon,  of  the  Braydon  &  Chapman  Music 
Store,  this  city,  who  has  displayed  in  the  past 
many  original  ideas  in  the  matter  of  advertising 
that  have  called  forth  considerable  favorable 
comment,  is  responsible  for  the  designing  of  a 
new  sign  which  advises  the  public  that  Braydon 
&  Chapman  are  the  local  representatives  of  the 
Pathe  Freres  phonographs  and  records.  The 
center  feature  of  the  sign  is  a  mammoth  repro- 
duction of  the  well-known  Pathe  trade-mark, 
the  rooster,  measuring  in  height  eleven  feet 
from  base  of  sign  to  tip  of  comb. 

The  bird  is  painted  red  and  the  lower  part  of 
the  sign  has  a  yellow  background  with  black 
lettering.  The  sign  is  placed  in  a  prominent 
position  on  the  east  side  of  the  State  highway 
and  cannot  be  avoided  by  any  one  driving  into 
town  from  that  direction. 


ENTERTAINS  STAFF  AT  CAMP 

Geo.  H.  Hurlburt,  head  of  Geo.  H.  Hurlburt's 
Co.,  Victor  dealers  in  Lakewood,  N.  J.,  believes 
that  employes  who  have  the  proper  amount  of 
recreation  are  better  fitted  to  take  care  of  their 
duties  efficiently;  and  therefore  entertains  the 
members  of  his  staff  on  many  week-ends  at  his 
summer  camp,  "Kampkumfort,"  at  Point  Pleas- 
ant, N.  J.,  where -he  and  Mrs.  Hurlburt  spend 
the  summer. 


HOLIDAY  BOXES 

SELL  MORE  RECORDS 


Last  year's  figures  show  an 
enormous  business  in  records 
as  holiday  gifts. 

These  attractive  boxes  are 
issued  with  full  permission 
from  Thos.  A.  Edison  Inc. 

Exclusive  designs  are  also 
ready  for  both 

VICTOR  and  COLUMBIA 

We  have  agents  throughout  this 
country  and  Canada  whose  names 
will    be    furnished    on  request 

Apply  to  your  distributor  if  you  prefer 

Augur,  Swyers  &  Machold 

461  8th  Avenue  New  York 


12 


THE    TALKING    MACHINE  WORLD 


The  instrumental  line  of  Columbia  Double-Disc 
Records  gains  a  tremendous  impetus  through  the 
announcement  of  a  recording  by  the  Philharmonic 
Orchestra  of  New  York,  under  direction  of  Josef 
Stransky.  This  selection  is  in  the  October  Columbia 
list— out  September  20th. 

Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


POSTERS  ACCELERATE  RECORD  SALES 

Schmelzer  Arms  Co.  Finds  Special  Series  of 
Posters  in  Water  Colors,  Each  Featuring  a 
Particular  Record,  Bring  Excellent  Results 


Kansas  City,  Mo.,  September  5.— The  Schmelzer 
Arms  Co.,  who  for  some  time  past  have  paid 
particular  attention  to  the  arrangement  of  their 
window  displays,  report  excellent  results  through 
the  display  of  special  posters  regarding  the  va- 


record,  the  idea  being  to  drive  home  to  the  pub- 
lic one  record  at  a  time  through  such  concen- 
tration. The  decorative  qualities  of  the  poster 
also  prove  a  big  factor  in  increasing  the  gen- 
eral attractiveness  of  the  window. 

The  cost  of  the  posters,  including  the  art 
work,  is  approximately  $5  each,  and  in  the  opin- 
ion of  members  of  the  company  their  direct  pub- 
licity value  equals  that  of  $50  in  newspaper  ad- 
vertising. Four  of  the  posters  recently  used  are 
reproduced  herewith  in  miniature  and  give  an 


m 


The  Hew 
P/1TRIOTIC  RECORR, 

tfMERM  HERE? 
A\Y  BDY 

Don!  miss  this  one  ! 
vlS2S&....7£j. 


A  Quartet  of  Attention-Compelling  Posters 

rious  popular  records  and  which  are  painted  in 
the  company's  art  department  under  the  direc- 
tion of  A.  N.  Short,  the  head  of  the  window 
trimming  department. 

The  Schmelzer  Arms  Co.  uses  a  space  twenty- 
five  by  ten  by  eight  feet  for  the  display  of  Vic- 
tor goods,  and  places  the  posters,  two  at  a 
time,  in  prominent  positions  in  the  window. 
The  posters  themselves  are  mounted  in  plain, 
dull  finished  frames,  seven  feet  by  two  feet  six 
inches,  and  are  changed  every  two  weeks.  They 
only  feature  the  best  sellers. 

The  posters  are  painted  on  cloth  in  opaque 
water  colors  in  suitable  shades  and,  never  fail 
to  attract  much  attention  from  passersby  with 
direct  results  in  the  matter  of  record  sales. 
Each  poster  is  devoted  entirely  to  one  particular 


Fea  tured  in  Windov/s  of  Schmelzer  Arms  Co. 

idea  of  their  character.  The  poster  plan  might 
be  adopted  with  considerable  success  by  other 
Victor  dealers. 


W.  S.  PATON  0Nj\  BUYING  TRIP 

Director  of  Wills  &  Paton,  Pty.  Ltd.,  Interested 
in  Talking  Machine  Parts 


W.  S.  Paton,  director  of  Wills  &  Paton,  Pty. 
Ltd.,  Melbourne,  Australia,  announces  that  he 
will  visit  the  United  States  within  a  few  weeks 
on  a  buying  expedition  and  will  be  interested  to 
hear  from  manufacturers  of  talking  machine 
parts,  accessories,  etc.  Those  who  desire  to  get 
in  touch  with  Mr.  Paton  may  address  him  by 
mail,  care  of  the  Hong  Kong  &  Shanghai  Bank- 
ing Corp.,  New  York  City. 


ROTTEN  STONE 

Equal  to  any  ever  imported.    We  are  the  only  miners  and  manufacturers  in  America 

AX  GRADE.  Made  especially  for  and  essential  in  the  making  of  talking  machine  records 
Used  in  the  formulas  of  the  leading  record  manufacturers.    The  finest  texture  filler  made. 

BG  GRADE.  For  polishing  and  finishing,  especially  wood.  A  mild  abrasive;  very  soft,  fine 
and  smooth.    No  coarse  particles.    Use  it  on  your  cabinets. 

Send  for  samples  and  prices 

KEYSTONE  MINERALS  COMPANY 


329  BROADWAY 


NEW  YORK,  N.  Y. 


A  SOLDIER'S  APPRECIATION 

Courtesy  of  Sonora  Phonograph  Corp.  in  Re- 
placing Sound  Box  Without  Charge  Brings 
Fourth  Pleasing  Letter  From  Lieutenant  of 
Company  "M,"  Third  Infantry,  on  the  Border 


The  Sonora  Phonograph  Corp.,  New  York, 
N.  Y.,  received  recently  a  very  interesting  letter 
from  T.  A.  Merillat,  Jr.,  lieutenant  of  Company 
"M,"  Third  Infantry,  stationed  at  Camp  Eagle 
Pass,  Texas;  Lieut.  Merillat  lost  the  sound  box 
of  his  Sonora  phonograph,  together  with  the 
needle  equipment,  and  requested  that  the  So- 
nora Phonograph  Corp.  forward  duplicates  with 
an  invoice.  The  company  sent  the  missing- 
equipment,  stating,  however,  that  it  was  being 
sent  with  the  company's  compliments.. 

This  unexpected  courtesy  prompted  the  fol- 
lowing letter  from  Lieut.  Merillat: 

"Yours  of  the  8th  inst.  received  and  enclosed. 
It  gives  me  great  pleasure,  as  the  commander 
of  this  company,  to  express  to  you  the  many 
feelings  of  gratification  that  your  kind  letter 
imparted  to  us,  the  men  of  this  organization. 

"It  is  rare  indeed  that  such  an  occurrence 
takes  place  as  far  as  a  regular  outfit  is  con- 
cerned, and  it  is  not- readily  forgotten.  Al- 
though it  may  be  of  frequent  occurrence  in 
militia  outfits,  such  things  as  these  are  almost 
unheard  of  where  the  regular  army  is  concerned. 

"I  can  assure  you  that  the  boys  here  on  the 
border,  where  the  temperature  never  registers 
less  than  100  in  the  shade,  can  not  by  the  mere 
coldness  of  this  paper  express  to  your  people 
the  feeling  that  your  letter  inspired.  I  can  as- 
sure you  further  that  the  name  of  Sonora  will 
occasion  many  a  happy  smile.  This  may  sound 
a  bit  far-fetched  to  you,  but  way  clown  here 
in  the  'dobe'  country  things  like  this  are  the 
things  that  count  and  make  the  soldiers  see  that 
there  are  those  that  are  left  behind  that  have 
not  forgotten  them.  It's  the  little  things  that 
count,  my  friend,  and  the  regulars  never  forget 
either  friend  or  foe.  And  I  am  sure  that  in 
the  many  little  pleasures  that  they  will  enjoy 
with  the  Sonora  in  good  shape  they  will  often 
think  of  you,  for  your  evident  good  will  in  the 
doing  of  your  bit,  and  you  can  think  of  them 
as  a  body  that  will  repay  you  even  to  their 
lives  which  they  are  taught  to  lay  down  with  a 
happy  smile. 

"I  hope  that  some  day,  whether  it  be  in  Flan- 
ders or  the  States,  we  may  be  able  to  repay 
to  the  limit,  which  is  the  sky." 


GRAFONOLA  FOR  GRANITE  ASS'N 


Barke,  Vt.,  September  7. — Floyd  Russell,  Co- 
lumbia dealer  in  this  city,  sold  some  time  age 
a  Columbia  Grafonola  75  to  the  National  Granite 
Association,  whose  headquarters  are  in  Barre. 
The  Grafonola  is  a  prime  favorite  with  the  mem- 
bers of  the  association,  and  occupied  a  promi- 
nent place  in  their  special  train  which  took  them 
to  their  annual  convention  in  Cleveland.  The 
association  will  hold  its  next  convention  in 
Philadelphia,  when  the  Grafonola  will  again  ac- 
company the  members  on  their  special  train. 
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NEW  ORLEANS  DEALERS  WELL  PREPARED  FOR  FALL  TRADE 

Majority  of  Retailers  in  That  Section  Have  Future  Orders  Already  in  Hand  and  Many  Are  En- 
larging Quarters — Large  Business  With  Fighting  Men— Some  Interesting  Reports 


New  Orleans,  La.,  September  S. — The  various 
talking  machine  houses  in  this  section  of  the 
country  are  not  only  doing  a  better  than  normal 
business  just  now,  but  are  displaying  their  con- 
fidence in  the  future  by  placing  large  orders  to 
meet  fall  requirements.  Dealers  through 
Louisiana,  Mississippi  and  Texas  have  the  bulk 
of  their  orders  in  hand  for  the  most  part,  and 
are  now  patiently  awaiting  deliveries.  Several 
concerns  have  enlarged  their  quarters  and  made 
other  arrangements  for  having  a  mighty  big 
business  before  the  end  of  the  year. 

Howard  Weber,  manager  wholesale  Victor 
department,  Philip  Werlein,  Ltd.,  reports  unusual 
record  business  during  the  present  month,  but 
complains  of  the  very  few  machine  shipments 
he  is  getting  from  the  factory.  Dealers  all  over 
Louisiana,  Mississippi  and  Texas  have  placed 
the  bulk  of  their  orders  for  fall,  and  unless 
there  is  an  improvement  in  machine  shipments 
this  section  of  the  country  will  be  very  much 
handicapped.  However,  in  the  face  of  the  con- 
tinued shortage  of  machines,  record  business  is 
unusual. 

F.  W.  C.  Hayes,  manager  Philip  Werlein,  Ltd., 
retail  Victrola  department,  reports  a  very  sat- 
isfactory business  for  the  month  of  August. 
"Like  everyone  else,  we  suffered  from  a  ma- 
chine shortage,"  said  Mr.  Hayes,  "but  the  pub- 
lic seems  to  expect  that,  and  we  have  had  very 
few  complaints  and  practically  no  difficulty  hav- 
ing patrons  sign  contracts  for  future  delivery." 

Mr.  Hayes  also  reports  for  his  firm  a  very 
large  business  with  Uncle  Sam's  fighters,  and 
expects  a  still  larger  amount  of  business  with 
the  call  of  the  first  draft,  as  New  Orleans  dealers 
are  advantageously  situated  to  get  their  share 
of  the  business  from  two  cantonments. 

Over  at  Maison  Blanche,  Victor  dealers,  Man- 
ager Hofheinz  and  his  assistants  have  just 
moved  into  their  newly  enlarged  department  and 
every  one  feels  that  at  last  the  talking  machine 


game  has  come  into  its  own  at  "the  greatest 
store  South."  And  this  is  surely  apparent  when 
one  reviews  how  the  department  had  its  incep- 
tion twenty-eight  months  ago  with  several  small 
demonstration  booths  and  equally  small  display 
space,  huddled  up  in  a  section  formerly  given 
over  to  storage  purposes.  Consistent  selling 
plans  carried  out  by  a  force  of  sales  people  who 
have  stuck  to  their  posts  since  the  beginning 
and  advertising  ideas  and  copy  that  has  made 
its  force  felt  all  over  this  section  have  woven  the 
thread  of  success  about  the  destinies  of  the  de- 
partment, surely  spun  to  stay  and  spread  its 
web  further. 

All  the  improvements  have  not  been  com- 
pleted and  the  new  furnishings  are  yet  to  be 
installed.  The  World  representative  has  been 
promised  a  set  of  views  and  a  description  of 
the  new  department  for  a  forthcoming  issue. 

Although  busy  with  moving  the  department, 
Mr.  Hofheinz  states  the  business  is  fully  SO 
per  cent,  ahead  of  last  year  and  that  the  fall 
outlook  is  one  of  wonderful  possibilities. 

The  Diamond  Disc  Shop  reports  that  their 
method  of  supplying  restaurants  and  confection- 
eries with  re-created  music,  and  showing  them 
that  it  is  necessary  to  give  their  customers  music 
with  their  meals  and  refreshments,  has  proven  a 
wonderful  success.  Since  starting  this  campaign 
they  have  succeeded  in  selling  six  of  the  leading 
places  in  the  city  each  an  Official  Edison  Labo- 
ratory Model  C  250. 

The  demand  is  increasing  daily  for  the  new 
Army  and  Navy  Model.  Several  have  been  sold 
and  many  back  orders  are  to  be  filled  when  the 
next  shipment  arrives. 

Columbia  Grafonolas  and  records  are  in  un- 
usual demand,  so  says  W.  J.  Wright,  manager  of 
the  department.  The  summer  months  are  usuall}- 
quiet,  but  1917  is  out  of  the  ordinary.  Patriotic 
records  and  the  new  Jass  record,  "Darktown 
Strutters   Ball,"   is   responsible   for  the  sales. 


Mr.  Wright  says  they  have  been  advertising  in 
the  dull  months  more  than  in  previous  years,  all 
of  which  has  been  profitable. 

Vacations  are  in  order.  Miss  Burke  will  re- 
turn to  her  desk  next  Monday  after  an  absence 
of  two  weeks.  Mr.  Hingle  has  already  returned 
and  says  he  has  the  necessary  pep  for  business, 
but  don't  know  how  long  he  will  be  on  the  job 
as  Uncle  Sam  says  he  needs  men  of  his  type. 

Miss  Bernice  Jalenak,  manager  of  the  Vic- 
trola department  of  the  Dugan  Piano  Co.,  has 
not  yet  returned  from  the  East,  but  her  assistant 
reports  exceptional  record  business  during  the 
present  month  and  the  outlook  for  fall  business 
is  unusually  bright. 

The  company  have  recently  inaugurated  a  "no 
commission  plan"  in  their  piano  department, 
which  has  in  an  unaccountable  way  brought 
many  Victrola  and  record  buyers  to  their  estab- 
lishment, and  they  attribute  their  unusual  busi- 
ness in  a  measure  to  this  innovation.  They  are 
not  fearful  of  being  able  to  dispose  of  any  quan- 
tity of  machines  they  receive. 

One  of  the  features  of  the  business  section 
the  early  part  of  the  month  was  a  very  attractive 
window  display  of  Philip  Werlein,  Ltd.,  depict- 
ing a  Chinese  garden  scene.  The  background 
was  a  white  trellis  covered  with  pink  and  laven- 
der wistaria;  from  the  top  of  the  trellis  were 
suspended  large  Chinese  lanterns  intermingled 
with  wistaria.  The  floor  was  covered  with  green 
moss,  with  an  urn  of  iris  flowers  in  the  fore- 
ground, and  with  large  Chinese  umbrellas 
placed  here  and  there. 

Sheet  music  and  cards  called  attention  to  the 
new  Chinese  song  hits,  and  a  Victrola  and  Vic- 
tor records  conveyed  to  the  passerby  a  sug- 
gestion as  to  one  of  the  best  ways  of  enjoying 
this  style  of  music.  One  of  the  large  plate-glass 
windows  had  been  removed,  and  the  opening 
screened,  and  a  young  lady  dressed  in  the  most 
modern  Chinese  costume  displayed  all  the  Chi- 
nese hits  on  a  player-piano. 

At  night  the  main  window  lights  were  cut  off, 
and  small  electric  lights  in  the  Chinese  lanterns 
gave  a  very  pleasing  and  attractive  effect. 


Here's  the  Trio  of  Quality 

Made  in  Dayton,  where  quality  of  work  has  earned  the  name,  "The  City  of  Precision."  Used 
wherever  discriminating"  manufacturers  want  to  produce  the  best  talking  machines. 

This  trio  is  the  response  of  the  best  engineering  talent  and  the  most  skilled  workmanship  to 
the  imperative  demand  of  the  manufacturer  for  "something  better."  The  motor,  the  tone  arm 
and  the  sound  box  each  embodies  the  utmost  that  science,  researcli  and  skill  can  put  into  it. 

Combined,  they  make  a  wonderful  business  builder  for  the  manufacturers  who  realize  that 
satisfaction  to  the  customer  is  the  basis  of  success.  The  enthusiastic  commendation  of  thou- 
sands is  their  best  endorsement. 

The  Dayton  Tone  Arm       The  Dayton  Sound  Box 


The  Dayton  Motor 

Five  styles.  Absolutely  noise- 
less, great  power,  best  workman- 
ship. An  answer  to  the  demand 
for  "something  better."  You  will 
appreciate  its  excellence  when  you 
see  one  at  work. 


Universal.  Will  play  any  record. 
Special  metal  that  will  not  ring. 
Finished  in  silver  or  gold.  Every 
nicety  of  scientific  designing  and 
correct  principles  conserved  by 
exactness  in  building.    Five  styles. 


Three  styles.  The  construction 
of  a  correct  sound  box  involves 
certain  acoustic  properties  that 
reach  their  highest  development  in 
the  Dayton.  Its  perfect  tonal 
quality  is  remarkable. 


These  parts  represent  a  great  advance  in  working  qualities,  tone  production  and  durability. 
Their  use  will  stamp  the  quality  mark  upon  your  products,  bring  you  more  business,  and 
satisfy  the  most  exacting  customers. 

Consequently  They  Are  Business  Winners 

Let  us  prove  this  by  sending  you  our  catalog,  with  description  of  the  factory,  its  methods, 
and  its  products.    Write  for  it  to-day. 

The  Thomas  Manufacturing  Co. 

322  Bolt  Street        :        :        :        :        :        DAYTON,  OHIO 
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ELPHEON  reproduction  cannot  be  dis- 
tinguished from  the  original.  Such  harmony,  such 
a  rich,  round,  clear  tone  was  never  heard  before 

except  in  the  concert  hall.  Such  tone  was  never  thought  possible.  In 
playing  a  record  Delpheon  personality  fades  away — it  is  the  original  that 
is  heard  without  the  loss  of  a  single  tonal  quality  or  the  addition  of  those 
mechanical  characteristics  so  objectionable.  The  original  bursts  into  life  before 
you.    Words  cannot  describe  the  wonder  of  it  all — it  must  be  heard. 

This  is  all  accomplished  through  the  Delpheon's  new  Resounding  Chamber — it 
is  rounded — and  the  two  specially  made  sound  boxes.  The  Delpheon  stands  ready 
to  prove  its  superiority  under  any  test. 

Rich  in  Sales 
Possibilities 

THE  Modunome,  the  Individual-Compart- 
ment Record  File,  the  Auto-Stop,  the  Auto- 
Cover  Support,  the  one-piece  Tilting  Motor 
Board,  the  beautifully  designed  and  finished 
cabinet,  all  serve  to  make  Delpheon  supreme. 
None  can  compare  with  it. 

The  Delpheon  is  guaranteed  without  time  limit.  The 
significance  of  this  is  self-evident. 

Phonograph  buyers  are  becoming  more  and  more  dis- 
criminating. An  unusual  instrument  is  necessary  to  meet 
their  test  of  comparison.  Nine  times  out  of  ten  the  Delpheon 
will  ba  victorious  in  the  most  difficult  tests — the  most  critical 
will  choose  it  as  the  best. 

Mr.  Dealer,  this  is  your  instrument.  It  is  your  chance  to  profit 
—  to  add  prestige  to  your  name.  Find  out  about  it  ~NOW .  Write 
for  our  new  art  catalog.  It  is  the  most  complete  and  beautiful 
phonograph  catalog  ever  issued  and  gives  information  you  never 
knew  before. 

Write  Dept.  T.  for  terms 

The*  Dolphoon  Co. 

Bay  City  Mich. 

Chicago  Display— 6th  Floor,  Republic  Building 


Delpheon  Sales  Co. 
3  1  Church  Street 
NEW  YORK  CITY 


Verbeck  Musical  Sales  Co. 
435  William  Street 
BUFFALO 
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DOEHLER  DIE -CASTINGS 


SHEER  MERIT  has  attained 
for  Doehler  Die-Castings  their 
prominence  as  LEADERS 
in  their  class  in  the  talking 
machine  and  kindred  trades  as  it  has 
throughout  the   various   branches  of 
the  metal  working  industries.  The 
consistent  use   of   Doehler   Die -Cast 
tone-arms  and  sound   boxes  by  the 
leading    manufacturers    and  supply 
houses  in  the  trade  is  the  direct  result 
of  the  undisputed  quality  of  our  prod- 
ucts and  the  efficient  service  our  ex- 
tensive resources  make  possible. 


BROOKLYN.  N.Y, 


NEWARK. N.J. 


TOLEDO.  OHIO. 


CHICAGO 
4414  No.  Campbell  Ave. 


SALES  OFFICES 

DETROIT 
914  Ford  Building 


ROCHESTER 
159  St.  Paul  Street 


BOSTON 
723  Oliver  Building 


THE  AMBEROLA  IN  PHOTOGRAPHY 


C.  R.  Quade,  of  Ames,  Iowa,  Uses  the  Instru- 
ment to  Excellent  Effect  in  Posing  Children 
for  Photographs  in  His  Studio — Plan  Also 
Proves  Good  Advertising  for  the  Amberola 


A  new  and  novel  way  of  interesting  parents 
in  the  Edison  Diamond  Amberola  has  been  suc- 


In  a  recent  letter  Mr.  Quade  wrote:  "This 
has  been  a  successful  method  of  mine  for  a  long 
time  in  getting  children's  photos.  I  thought 
it  would  interest  you." 

One  of  the  great  difficulties  a  photographer 
has  in  making  photographs  of  children  is  found 
in  posing. 

"Playing  the  Amberola  while  the  child  sits 
beside  it  makes  posing  a  very  simple  matter." 
says  Mr.  Quade. 

It  can  be  seen  from  the  conspicuous  part  the 
Diamond  Amberola  plays  in  the  picture  here- 
with that  Mr.  Quade,  besides  being  paid  for  a 
set  of  photographs,  is  placing  an  artistic  ad- 
vertisement of  the  Edison  phonograph  in  many 
homes. 


equipped  with  a  12-inch  turntable,  while  the 
motor  is  controlled  by  a  speed  regulator.  All 
metal  parts  are  nickel-plated.  The  machine  is 
equipped  with  a  spring  motor,  and  worm  ge.xr 
drive.  Models  150  and  200  are  equipped  with 
a  Weser  patented  automatic  finder  and  stop 
device,  while  the  metal  parts  are  gold-plated 
and  the  cabinet  contains  albums  for  records, 
besides  a  drawer  for  accessories. 


Posing  With  the  Amberola 

cessfully  used  by  C.  R.  Quade,  of  Ames,  Iowa, 
who  photographs  children  posed  beside  the  in- 
strument. Mr.  Quade  is  a  photographer,  and 
he  carries  on  this  business  in  a  part  of  his  shop 
devoted  to  the  sale  of  Edison  phonographs. 


WESER  PHONOGRAPH  ANNOUNCED 

Weser  Bros.,  Old-Time  Piano  Manufacturers, 
Producing  Complete  Line  of  Cabinet  Ma- 
chines— Contain  Various  Exclusive  Patents 
and  Original  Devices  of  This  House 

Among  the  new  talking  machines  announced 
this  month  is  the  W  eser  phonograph,  manufac- 
tured by  Weser  Bros.,  520-530  West  Forty- 
third  street.  New  York. 

For  thirty-eight  years  Weser  Bros,  have  been 
manufacturing  a  line  of  pianos  and  player-pianos 
which  have  been  in  universal  demand  by  rep- 
resentative piano  merchants  throughout  the 
country.  The  Weser  phonograph  is  manufac- 
tured in  the  Weser  factory,  a  plant  which  com- 
prises over  100.000  square  feet,  and  which  is 
equipped  throughout  with  the  most  modern 
machinery  for  the  production  of  instruments  and 
machines  which  require  high-class  cabinet  work, 
as  well  as  a  carefully  constructed  interior. 

The  Weser  phonograph  is  the  invention  of 
the  late  John  Weser.  and  contains  many  ex- 
clusively patented  devices,  being  produced  in  six 
original  cabinet  designs,  to  be  retailed  at  prices 
to  meet  all  demands.  It  can  be  equipped 
with  an  electric  motor  if  desired,  and  will  play 
any  make   of  disc   record.     Each   machine  is 


MAKING  GOOD  IN  BOSTON  TERRITORY 

Boston,  Mass.,  September  8. — Although  he  has 
only  been  associated  with  the  local  Columbia 
branch  since  the  first  of  August,  W.  A.  Hine 
is  achieving  a  very  pleasing  success.  His  prog- 
ress with  this  company  has  been  rapid,  due  to 
his  unusual  aggressiveness,  which,  combined 
with  a  strong  personality,  has  won  him  many 
friends.  - 

Mr.  Hine  entered  the  service  of  the  Colum- 
bia Graphophone  Co.  as  a  retail  salesman  in 
Birmingham,  November,  1913.  His  next  posi- 
tion was  that  of  wholesale  traveling  represen- 
tative, which  he  filled  creditably  to  himself  and 
the  company,  until  the  closing  of  the  Birming- 
ham branch,  August.  1915,  when  he  was  trans- 
ferred to  the  New  Haven  branch.  His  work  in 
New  Haven  was  so  satisfactory  that  when  a 
good  strong  salesman  was  needed  to  cover  the 
city  of  Boston  he  was  transferred  there. 


UKULELES 

"Hanalei  Royal  Hawaiian" 

and 

"Kumalae  Cold  Medal" 

Strictly  hand  made  of  thoroughly  seasoned  native  Hawaiian  Koa, 
superior  to  any  other  wood  in  tone  quality. 

Fjcc'usive  acencies  granted  for  Hanalei  Ukuleles — write  for  terms. 
Illustrated  circulars  and  wholesale  price  list  on  request. 

SHERMAN,  CLAY  <&  CO. 

Sole  Distributers 
163  Kearny  Street  San  Francisco 
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Columbia  actually 


your  pu 


OUR  Sales  Department  studies  your  public.  It 
knows  its  likes  and  dislikes.  It  knows  what 
your  public  wants  and  it  gives  you  what  your 
public  wants. 

Every  Columbia  Record  that  is  made  must  receive 
the  unqualified  approval  of  our  Sales  Experts 
before  it  is  issued. 

The  one  question  they  ask  is  "will  it  sell?" 

That's  why  Columbia  Records  do  sell.  Your 
public  buys  what  it  wants  and  it  wants  Columbia 
Records. 

Second  Columbia  Mid-Month  Record  List  On  Sale  September  10th 

There  will  be  a  big  demand  for  these  records  when  they  go  on  sale,  and  since  we 
are  including  them  in  the  regular  October  Supplement,  they  will  sell  all  over  again.  Notice 
the  wide  variety  which  this  list  embraces  and  the  big  selling-value  in  every  one. 

Do  not  fail  to  secure  an  adequate  supply  of  these  seven  Columbia  Records  or  some  of  your 
customers  will  be  disappointed. 


A2329 
10-in. 
75c. 


A2328 

10-in. 
75c. 


A2313 

10-in. 
75c. 


I  DON'T  KNOW  WHERE  I'M  GO- 
ING,  BUT   I'M   ON   MY  WAY. 

Peerless  Quartette. 

I'LL  COME  SAILING  BACK  TO 
YOU.    Irving  Kaufman. 


FROM    ME    TO    MANDY  LEE. 

Campbell  and  Burr. 

I'M  ALL  BOUND  'ROUND  WITH 
THE     MASON-DIXON  LINE. 

Irving  Kaufman. 


THE  RAGTIME  VOLUNTEERS 
ARE  OFF  TO  WAR.  Irving  Kauf- 
man. 

WON'T  YOU  SAY  A  WORD  FOR 
IRELAND?    Irving  Kaufman. 


49181 
12-in. 
$1.50 


A2318 

10-in. 
75c. 


A2327 
10-in. 
75c. 


A2321 
10-in. 
75c. 


BARBER  OF  SEVILLE  (LARGO 
AL  FACTOTUM)  (in  Italian). 
Riccardo  Stracciari. 


HAIL  COLUMBIA.    Prince's  Band. 

COLUMBIA,  THE  GEM  OF  THE 
OCEAN.    Prince's  Band. 


LILY    OF    THE    VALLEY— One- 
step.    Prince's  Band. 

BEALE  STREET  BLUES— Fox-trot. 

Prince's  Band. 


OH,  JOHNNY!  OH,  JOHNNY!  OH! 
— One-step.    Kopp  and  Banta. 

HE'S  JUST  LIKE  YOU— One-step. 

Vess  Ossman's  Banjo  Orchestra. 


Columbia 


0 


Woolworth  Building 
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Joes  bring 

c  close  to  you 

The  biggest  $100  worth  you 
can  offer  your  customers 

Columbia  Grafonola  100 


Your  customer  will  find  every- 
thing he  desires  in  this  beauti- 
ful model. 

He  will  find  tone-quality  un- 
surpassed in  any  instrument 
at  the  same  price. 

He  will  find  beauty  of  line  and 
finish  and  the  most  expert 
cabinet  maker's  craftsmanship. 

He  will  find  an  instrument 
that  will  harmonize  with  his 
home  and  be  a  joy  to  his  eye. 

And  he  will  be  able  to  secure 
this  wonderful  Grafonola  at  a 
price  that  is  not  prohibitively 
high. 

Do  not  miss  any  of  these 
strong  selling  points  of  the  $100 
Columbia  Grafonola  when 
showing  it  to  a  prospective 
buyer. 

Any  one  of  them  ought  to 
clinch  the  sale. 


Columbia  Grafonola  100 


phone  Company 


New  York  City 
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THOSE  WHO  WON  THE  PRESIDENT  WHITTEN  CUPS  IN  JUNE 

The  Caliber  of  the  Men  Whose  Sales  Records  in  Columbia  Service  Brought  to  Them  This  Special 
Distinction — Some  Interesting  Stories  of  Business  .Success 

world  and  told  not  to  come 


There  were  recently  published  in  The  World 
the  names  of  the  winners  of  the  salesmen's  cups 
for  the  month  of  June  in  a  contest  inaugurated 
for  the  possession  of  five  sterling  silver  loving 
cups  donated  by  President  Whitten  of  the  Col- 


L.  C.  Ackley 


S.  W.  Lukas 


umbia  Graphophone  Co.  to  the  members  of  the 
Columbia  sales  staff. 

In  announcing  the  June  winners,  the  Peptimist, 
the  house-organ  published  monthly  for  the  Co- 
lumbia sales  force,  introduced  them  as  follows: 

"L.  C.  Ackley,  of  the  Los  Angeles  branch,  was 
not  born  a  salesman.    He  made  himself  one — 


O.  F.  Jester  R.  R-  Wilson 

and  a  good  one.  His  career  commenced  clean- 
ing and  repairing  sewing  machines  in  his  father's 
wholesale  establishment.  A  day  came'  when 
Ackley,  Jr..  was  entrusted  with  a  horse,  wagon 
and  two  machines,  sent  out  into  the  great  sew- 


ing-machine-buy 
home  until  his  machines  were  sold.  Three  weeks 
later,  somewhat  homesick,  but  minus  the  ma- 
chines, Ackley  returned.  This  was  the  com- 
mencement of  a  sales  career  including  real 
estate,  pianos,  sewing  machines,  automobiles, 
stocks  and  bonds  and  the  Columbia  line,  which 
Mr.  Ackley  claims  the  best  selling  proposition 
yet.  Mr.  Ackley  tells  us  he  is  A  1516  ('happy 
though  married'). 

"S.  W.  Lukas,  of  the  Pittsburgh  branch,  has 
only  been  with  the  Columbia  a  couple  of  years, 
but  those  two  years  have  been  well  spent.  He 
has  made  splendid  sales 
records  and  friends  of 
all  he  has  met.  His  ex- 
perience as  Director  of 
the  Hungarian  Opera 
Co.  of  New  York  gave 
Mr.  Lukas  a  fine  musi- 
cal foundation  which 
has  proved  of  great 
value.  Mr.  Lukas  has 
thoroughly  decided  that 
his  cup  shall  go  no 
farther! 

"When  H.  A.  Heath, 
now  manager  of  Balti- 
more, then  of  New  C.  K.  Salmon 
York,  first  passed  through  Lynchburg,  Va., 
he.  called  on  the  J.  P.  Bell  Co.  in  an  at- 
tempt to  interest  this  firm  in  the  Columbia 
line.  While  demonstrating  the  Grafonola  a 
small,  bright-eyed  boy  in  short  trousers,  who 
had  been  bubbling  over  with  enthusiasm  during 
the  demonstration,  pleaded  successfully  with 
Mr.  Bell  to  put  in  the  line.  A  short  time  later 
this  same  boy  was  in  charge  of  the  Columbia 
department.  When  Mr.  Heath  was  transferred 
tc  Baltimore  territory  he  made. a  visit  to  Lynch- 
burg and,  calling  on  Mr.  Bell,  made  inquiries 


regarding  his  "boy."  He  was  introduced  to 
Oden  F.  Jester,  a  full-grown  Columbia  sales- 
man. Mr.  Jester  was  soon  on  the  retail  sales 
floor  of  our  Baltimore  branch,  next  in  the  whole- 
sale department  as  city  salesman,  and  now  is 
not  only  handling  the  city  but  traveling  as  well. 
Also  winning  Individual  Salesmen's  cups! 

"We  were  talking  to  R.  R.  Wilson,  of  New 
York,  concerning  his  June  success.  The  two 
points  on  which  he  based  his  success  are  so 
simple  that  any  Columbia  man  can  adopt  them 
or  add  them  to  his  present  qualifications.  'I 
make  my  chief  interest  my  dealers'  stock 
shelves,'  says  Mr.  Wilson.  'You  can  reach  your 
dealer  far  quicker  by  helping  him  move  his 
stock,  and  to  stock  up  the  records  which  move, 
than  in  any  other  way.'  And  the  second  point: 
'I  always  make  the  first  five  or  six  minutes  of 
my  conversation  on  general  topics  or  on  sub- 
jects of  personal  interest  to  my  dealers.  Per- 
sonal interest  first,  shop  next.' 

"Here  is  one  sentence  in  a  letter  written  us 
by  C.  R.  Salmon.  St.  Louis  winner  of  the  in- 
dividual cup.  A  lot  more  lies  behind  this  sen- 
tence, we  imagine,  than  the  simple  words:  'I 
managed  to  have  such  a  good  record  month  in 
June  because  my  dealers  all  wanted  to  see  me 
win  the  cup.'  Mr.  Salmon  is  evidently  a  modest 
gentleman  and  does  not  tell  us  just  why  all  his 
dealers  were  'anxious  to  have  him  win'  the  cup. 
When  your  dealers  are  .for  you,  you  can  be 
pretty  sure  you  are  a  good  salesman.  With  Mr. 
Salmon  it's  undoubtedly  the  good  old  story  of 
service,  co-operation,  knowing  how,  and  doing 
11 — all  with  'peptimism.'  " 


DEATH  OF  MRS.  MARY  A.  CALDWELL 

R.  B.  Caldwell,  general  manager  of  the  Pathe- 
phone  Sales  Co.,  of  New  York  (Bristol  &  Bar- 
ber), Pathe  distributors,  is  receiving  the  sympa- 
thy of  his  many  friends  in  the  trade  upon  the 
death  of  his  mother,  Mrs.  Mary  A.  Caldwell,  who 
died  August  29,  at  her  home  in  Laurelton,  L.  I. 
Mrs.  Caldwell,  who  was  seventy-five  years  of 
age,  had  been  seriously  ill  since  January. 


LONG  CABINETS 


FIRST  and  FOREMOST 

In  the  cabinet  field. 

Why?    Because  we've  specialized  in 

CONSTRUCTION 
FINISH  and 
ADAPTABILITY 

Our  supremacy  in  these  essentials 
warrants  your  handling  the  perfect 
line. 

That's  why  you  should  anticipate  your 
wants  NOW,  when  the  season's  at 
its  height. 


D  83 

In  all  finishes.  Specially  adapted 
for  use  with  Columbia  50.  Front 
posts  made  to  follow  lines  of  posts 
on  Columbia  75. 


D  79 

In  all   finishes.    Shown   with  top 

moulding  and  shelves. 
Specially    adapted    for    use  with 
Victrola  IX. 


Prompt  deliveries  on  all  orders.    Write  for  Illustrated  Catalogue  of  complete  line 

THE  GEO.  A.  LONG  CABINET  COMPANY 

HANOVER,  PA. 
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Courtesy  a  Valuable  Asset  in  The  Selling  of 

Talking  Machines  and  Records  -   By  Frank  H.  Parsons 


Courtesy  is  a  big  factor  in  selling  talking  ma- 
chines. The  people  who  come  in  with  the  pos- 
sible expectation  of  spending  from  $50  to  $250 
are  not  to  be  handled  in  the  same  way  as  people 
who  are  buying  twenty-five-cent  merchandise. 
If  it  has  been  found  profitable  to  give  special 
instruction  in  politeness  to  the  salesmen  in  chain 
cigar  stores,  oughtn't  politeness  to  be  a  great 
big  item  in  the  development  and  upbuilding  of 
talking  machine  salesmen? 

Courtesy  easily  becomes  a  habit  and  the  young 
man  who  was  not  given  early  instruction  in  such 
matters  can  acquire  them  in  a  short  time  if  he 
will  try.  It  is  not  an  excuse  for  a  man  to  say, 
Well,  I  never  was  taught  society  ways  and  folks 
will  have  to  take  me  as  I  am. 

People  do  not  have  to  take  you  as  you  are. 
They  can  leave  you,  and  they  certainly  will  if 
your  treatment  of  them  does  not  please  them. 
Even  the  fellows  we  know  well  sometimes  get 
tired  of  rough,  "kidding"  methods,  and  wish 
for  the  polished  side  part  of  the  time. 

Pick  out  some  one  you  know  who  is  courteous, 
who  has  a  reputation  for  being  exceptional  in 
that  particular,  and  follow  his  example.  Of 
course,  the  employer  is  the  logical  example  for 
the  employe.  There  is  a  certain  amount  of  rea- 
son in  figuring  that  if  we  do  as  well  as  the  boss 
himself  does,  in  the  matter  of  politeness  or  in 
other  matters,  we  will  be  doing  pretty  well. 
Unfortunately  the  boss  is  not  always  a  model 
of  courtesy.  Let's  form  our  own  judgment 
about  who  shall  be  our  ideal,  rather  than  fol- 
lowing some  one  because  he  is  our  superior. 
Let's  not  be  satisfied  with  anything  but  the  best 
as  our  example.  What  is  there  to  prevent  our 
becoming  more  polite,  or  a  better  salesman,  in 
fact,  than  is  the  boss  himself? 

If  you  are  to  get  on  with  people  you  must 
avoid  allowing  one  class  of  customers  to  see  you 
treating  another  class  better.  If  the  customer 
looking  over  some  twenty-five  dollar  machines 
gets  a  hint  of  a  different  obsequiousness  on  your 
part  toward  another  customer  who  is  talking 
$250  or  $300  machines,  you  may  lose  the  first 
named  customer  and  his  friendship  forever, 
without  gaining  anything  from  the  other  cus- 
tomer. 

Of  course,  you  are  more  pleased  to  see  a  rich 
customer  come  in  than  a  poor  one.  It  is  easy 
and  probably  natural  to  be  more  attentive  to 
Mr.  Moneybags  than  to  Miss  Skimpit,  but  you 
want  the  trade  of  all  classes — unless  yours  is  the 
exceptional  case,  a  store  that  caters  only  to  the 
millionaire  trade. 

Be  cordial  and  polite  to  the  rich,  of  course. 
Go  out  of  your  way  to  be  of  service  to  them,  but 
see  that  the  poorer  people  never  have  reason  to 
think  they  are  getting  any  less.  You  can  do 
more  for  the  rich  customer  because  the  deal  is 
a  bigger  one  and  the  profit  larger,  but  you  do 
not  need  to  let  any  favoritism  become  apparent. 
Do  all  you  can  afford  to  do  for  all. 

The  salesman  who  gets  the  reputation  for 
being  able  to  get  on  with  any  kind  of  customers 
and  to  please  them  all  will  never  lack  a  posi- 
tion. Customers  will  follow  that  kind  of  a  sales- 
man from  one  house  to  another  because  they 
believe  he  has  treated  them  squarely.  He  will 
find  that  he  can  sell  more  goods  than  other 
salesmen,  and  draw  more  pay. 

A  salesman  has  to  sacrifice  his  feelings  a  good 
many  times.  He  must  keep  them  to  himself. 
If  there  is  any  hard  luck  talk,  let  the  customer 
have  the  privilege  of  producing  it.  Other  peo- 
ple coming  into  the  store  to  buy  or  to  look  are 
not  interested  in  your  personal  misfortunes  or 
your  physical  infirmities.  They  have  troubles 
enough  of  their  own.  They  will  buy  better 
when  they  are  listening  to  cheerful  conversa- 
tion than  when  they  are  being  overwhelmed 
with  gloomy  talk. 

You  have  to  listen  to  the  customer  who  has 


an  aunt  whose  cousin  is  dying  of  erysipelas,  or 
to  the  customer  whose  brother-in-law  has  trou- 
ble with  the  differential  in  his  Ford  runabout, 
but  those  customers  would  not  have  to  listen  to 
any  such  talk  from  you  and  the3r  would  not  do 
it.  Keep  the  tone  of  the  conversation  cheerful 
and  you  will  make  more  sales  and  get  along 
better  with  your  trade — and  incidentally  you 
will  feel  a  lot  better  yourself. 

People  like  to  go  to  the  cheerful  store.  They 

NEW  DOMESTIC  RECORDS  ANNOUNCED 

Ten-Inch  Records  to  Be  Ready  for  Shipment  by 
October — Twelve-Inch  Records  to  Come  Later 
and  Each  Will  Carry  Three  Selections 


Philadelphia,  Pa.,  September  5. — The  Domestic 
Talking  Machine  Corp.,  this  city,  has  just  an- 
nounced the  introduction  of  its  new  ten-inch 
record  on  which  the  company  has  been  working 
for  some  time  past.  The  new  record  is  of  the 
vertical  cut  type,  and  is  noteworthy  both  for 
volume  and  quality  of  tone. 

Many  employes  of  the  Domestic  Corp.  have 
had  an  unusual  experience  in  the  manufacture  of 
records  and  have  put  that  experience  into  the 
new  product,  and  the  officials  of  the  company 
claim  that  both  in  the  method  of  recording  and 
in  the  composition  used  for  the  records,  they 
have  registered  a  distinct  advance  in  the  art. 
Delivery  of  the  first  ten-inch  records  is  promised 
in  October.  Several  innovations  will  be  in- 
corporated in  the  Domestic  record,  the  first 
being  the  color,  which  will  be  of  a  dark  rich 
blue,  which  makes  the  record  very  handsome  in 
appearance  as  well  as  distinctive. 

Within  a  short  time  twelve-inch  records  will 
be  added  to  the  list,  and  an  entire  new  feature 


will  drop  in  there  when  they  are  not  expecting 
to  buy  just  then,  merely  because  they  find  it  a 
place  where  they  get  cheered  up.  If  you  can  get 
the  reputation  of  being  able  to  send  people  away 
in  better  spirits  than  those  in  which  they  came, 
you  will  find  yourself  growing  in  popularity 
with  all  classes  of  folks.  You  will  get  on  with 
your  customers  better  and  you  will  get  on  better 
with  your  fellow  workers  and  the  boss  and,  in- 
cidentally, with  yourself  as  well. 

will  appear  on  such  records,  namely,  there  will 
be  three  in  place  of  two  selections  on  a  twelve- 
inch  record.  This  is  accomplished  through  re- 
cording in  a  special  manner  two  selections  on 
one  side  and  one  on  the  other.  While  the 
recording  of  three  selections  for  a  record  will 
largely  increase  laboratory  costs,  it  does  not 
increase  the  cost  of  pressing,  and  the  advantages 
to  a  purchaser  in  securing  three  in  place  of  two 
selections  on  a  single  record  will  be  apparent. 

The  list  price  of  Domestic  ten-inch  records 
has  been  fixed  at  70  cents,  and  the  list  on  twelve- 
inch  records  will  be  announced  later. 

The  Domestic  Corp.  have  secured  the  services 
of  some  of  the  best  talent  to  sing  and  play  for 
them,  and  whereas  their  first  offerings  will  not 
be  large  in  numbers,  they  have  been  selected 
with  extraordinary  care  and  recorded  under  the 
best  conditions.  It  is  the  intention  of  the  com- 
pany to  continuously  add  to  their  line  of  selec- 
tions, using  the  same  selective  care  in  the  addi- 
tions as  in  their  original  offering. 

The  Domestic  Talking  Machine  Corp.  have 
now  secured  a  number  of  high  grade  connec- 
tions who  are  marketing  their  line  of  talking 
machines,  and  the  addition  of  records,  which  is 
now  close  at  hand,  will  no  doubt  largely  stim- 
ulate their  business. 


Hi  III  a  Hi  I  MM  I  I'l  II  HI  W 


»•  Standard  Sectional 
Record  Cabinet 

A  practical,  inexpensive,  convenient  cabinet 
for  dealers;  made  on  the  sectional  principle,  affording  the 
following  advantages: 

It  grows  with  your  requirements:  You  first 
purchase  just  the  number  of  sections  you  actually  need 
for  your  present  requirements;  as  you  need  more  space, 
add  more  sections. 

Adapted  to  any  space:  As  many  sections  as  desired 
may  be  placed  in  a  stack ;  as  many  stacks  may  be  used 
side  by  side  as  wall  space  will  permit. 
Each  section  or  shelf  is  indexed  by  a  letter  and  each 
compartment  by  a  number,  forming  a  system  of  filing 
unsurpassed  for  simplicity  and  convenience. 
Neat  in  appearance:  No  empty  shelves;  no  over- 
crowding. Case  always  complete,  yet  always  capable 
of  additional  expansion. 

Carefully   made  and  beautifully  finished  in 

plain  and  quartered  oak,  and  in  imitation  and  genuine 
mahogany. 

Made  in  two  sizes;  to  hold  10-inch  and  12  inch  records. 
Each  section  holds  200  records  (100  Edison  records). 
Stack  may  be  made  up  with  all  sections  of  the  same  size  ; 
or  sections  for  10-inch  records  may  be  used  above 
sections  for  12-inch  records  by  means  of  a  reducing 
section  as  shown  in  accompanying  illustration. 
Record  sections  furnished  with  or  without  doors. 

Price  for  section  $2.75  ant*  up 

Sections  also  furnished  with  twelve  horizontal  compart- 
ments instead  of  sixteen  vertical  compartments,  for  $1.00 
per  section  extra. 

Cases  shipped  on  approval  direct  from  factory  at  con- 
siderable saving  to  you  ;  on  orders  amounting  to  $10.00 
and  over  we  pay  freight  to  all  points  East  of  Montana, 
Wyoming,  Colorado  and  New  Mexico.  To  points  in 
and  West  of  these  states,  we  equalize  freight  charges. 
For  further  particulars  and  full  list  of  prices  for  the 
different  sections  in  the  different  grades,  write  for  illustrated 
circular  No.  70. 

The  C.  J.  Lundstrom  Mfg.  Co. 

LITTLE  FALLS,  N.  Y. 
Branch  Office,  Flatiron  Bldg.,  New  York  City 
Fifteen  Years'  Experience  Making  High 
Grade  Filing  Cabinets  and  Bookcases 
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The  Trade  In  Boston  And  New  England 

JOHN  H.  WILSON,  MANAGER,  324  WASHINGTON  STREET,  BOSTON,  MASS. 


Boston,  Mass.,  September  5. — With  the  passing 
of  Labor  Day  business  in  all  large  centers  may 
be  said  to  take  on  a  new  lease  of  life.  From 
how  on  there  are  great  expectations,  of  rapidly 
improving-  conditions  although  it  is  pleasant  to 
relate  that  the  month  of  August  made  a  far- 
better  showing  than  many  persons  would  have 
thought  possible  in  the  face  of  the  many  detri- 
ments to  rapid  and  big  business.  Between  vol- 
unteering and  drafting  the  phonograph  business 
in  this  city  has  suffered  a  depletion  in  numbers, 
but  adequate  arrangements  have  been  made  in 
most  cases  so  that  there  is  not  likely  to  be  any 
hindrance  to  business. 

Columbia  Wholesale  Business  Growing 

Since  the  opening  of  the  Columbia  Grapho- 
phone  Co.'s  wholesale  quarters  in  Federal  street 
the  business  has  been  growing  at  a  rate  to  sur- 
prise the  company's  New  York  officers,  and  a 
recent  letter  addressed  to  W.  S.  Parks,  assist- 
ant manager  from  General  Sales  Manager 
George  W.  Hopkins  was  full  of  the  heartiest 
congratulations  for  the  business  done,  in  par- 
ticular on  a  certain  Thursday  the  latter  part  of 
August.  It  is  a  policy  of  the  home  office  to 
recognize  good  work  by  words  of  encourage- 
ment, and  the  men  of  the  Columbia  are  fre- 
quently having  just  such  incentives  to  push  for 
business.  One  thing  that  the  Boston  wholesale 
department  is  glad  to  see  is  that  dealers  in  its 
territory  are  placing  orders  early  and  the  in- 
dications are  that  there  is  to  be  a  big  fall  busi- 
ness for  the  company. 

Changes  Made  in  Work  of  Columbia  Staff 

The  management  of  the  Boston  house  feels 
that  while  everything  is  lined  up  for  big  busi- 
ness and  the  machinery  is  now  in  pretty  good 
running  order  the  actual  gait,  as  one  of  the 
managers  puts  it,  has  not  yet  been  struck.  This 
■  should  be  apparent  shortly  when  all  adjustments 
are  completed.  In  the  meantime  several  changes 
have  been  effected  which  should  mean  much  in 
the  prosecution  of  business.  Hereafter  both 
Manager  Fred  E.  Mann  and  Assistant  Manager 
W.  S.  Parks  will  devote  most  of  their  atten- 
tion to  sales,  and  leave  the  more  detailed  work 
in  competent  hands.  To  attain  this  end  Frank 
Swett  has  been  appointed  office  manager  and 
will  have  charge  of  everything  pertaining  to 
general  routine;  Tim  Hayes  will  continue  as 
credit  man  and  act  as  assistant  office  manager; 
Frank  Lane  succeeds  James  Cahill  as  foreman 
of  the  order  and  shipping  department  and  rec- 
ord stockroom;  and  W.  A.  Hines,  who  lately 


joined  the  Boston's  Columbia  forces,  coming 
here  from  New  Haven,  Conn.,  has  succeeded 
Fred  Erisman,  who  has  been  transferred  to  Dal- 
las, Tex.,  to  become  manager  of  the  Columbia's 
store  in  that  city. 

Several  New  Columbia  Accounts 

The  Columbia  has  just  opened  up  several  new 
accounts  with  large  department  stores  to  handle 
Columbia  goods.  These  include  Steiger  & 
Dudgeon  at  New  Bedford,  the  Steger  Fox  Co. 
at  Fall  River,  F.  N.  Joslyn  &  Co.  at  Maiden, 
and  J.  W.  Philbrick  &  Co.  at  Everett.  All 
these  have  purchased  complete  stocks  of  Col- 
umbia goods. 

Richard  M.  Nelson  Now  with  Sonora 

Richard  M.  Nelson  has  severed  his  connection 
with  the  Harmonola  Co.  and  joined  the  forces 
of  the  Sonora.  He  will  devote  much  of  his  time 
to  placing  before  the  Sonora  dealers  in  New 
England  all  the  latest  and  most  approved  sales 
methods  and  plans  looking  to  business  promo- 
tion. Mr.  Nelson  has  opened  offices  at  553  and 
554  Little  Building,  at  the  corner  of  Tremont 
and  Boylston  streets,  right  near  the  heart  of 
the  retail  section  of  the  city.  One  of  the  first 
exclusively  Sonora  shops  which  he  has  opened 
is  in  Congress  square,  Portland,  Me.,  to  be  oper- 
ated by  the  William  Emerson  Co.  The  open- 
ing of  this  store  was  on  September  1.  Joseph 
H.  Burke,  who  has  been  making  a  specialty  of 
sales  organization  work,  and  who  also  was  pre- 
viously associated  with  Mr.  Nelson  in  the  Har- 
monola line,  will  be  with  Mr.  Nelson,  the  one 
to  be  New  England  sales  manager  and  the  other 
assistant  sales  manager.  Arrangements  have 
been  made  with  eight  high  grade  salesmen,  sev- 
eral of  whom  are  leaving  the  management  of 
successful  phonograph  stores  to  work  in  the 
Sonora  field  under  Mr.  Nelson.  The  Sonora 
business  throughout  Massachusetts,  Maine,  Ver- 
mont and  New  Hampshire  will  be  handled 
through  the  jobber,  the  W.  B.  Glynn  Distribut- 
ing Co.  of  Bellows  Falls,  Vt. 

W.  O.  Pardee  Enjoys  Canadian  Trip 

W.  O.  Pardee,  head  of  the  Pardee-Ellen- 
berger  Co.,  Inc.,  has  just  concluded  a  delightful 
trip  down  the  St.  Lawrence  River  from  Mon- 
treal, on  to  Quebec  and  up  the  Saguenay  River, 
which  is  one  of  the  most  beautiful  trips  in  this 
country.  Manager  Silliman  of  the  Boston  offices 
has  been  unable  thus  far  to  take  any  vacation, 
but  hopes  later  to  get  a  few  days  off.  All  the 
traveling  staff  have  reached  home  and  are  ready 
for  the  good  fall  business  which  Manager  Silli- 


man and  all  the  others  look  for  confidently. 
Eastern  T.  M.  Co.  Men  Back  in  Harness 

William  Fitzgerald,  wholesale  manager  of  the 
Eastern  Talking  Machine  Co.,  did  not  have  the 
pleasure  of  so  goodly  a  company  of  his  pals  at 
"Camp  Tis-Ours"  down  on  the  coast  of  Maine 
as  in  former  years.  Frank  McDonald  was  with 
him  and  the  two  managed  to  have  a  good  time. 
Fitz  scents  good  business  ahead  this  fall  and 
he  proposes  to  see  that  the  wholesale  department 
gets  its  share  of  it.  F.  J.  Maguire  of  the  sales 
force  has  returned  from  Canopie  Lake  where  he 
spent  two  weeks.  Everybody  was  glad  to  greet 
Mark  Read  when  he  came  into  the  store  a  few 
days  ago.  Read  has  been  away  in  the  country 
on  a  farm  following  a  season  of  illness  and  he 
is  looking  stronger  than  ever. 
Hallet  &  Davis  to  Push  Phonograph  Business 

A  special  effort  is  to  be  made  this  fall  by  the 
Hallet  &  Davis  Co.  to  go  afteV  the  phonograph 
business,  and  to  this  end  a  new  man  has  been 
engaged  as  manager — J.  J.  Deenehan,  who  has 
had  considerable  experience  in  this  line  and  who 
has  just  come  here  from  New  H'aven,  Conn. 
He  will  exploit  the  popular  new  Solophone 
model  as  well  as  the  Columbia  machine.  The 
Hallet  &  Davis  Co.  lately  set  aside  a  large  and 
well  lighted  part  of  its  building  for  talking  ma- 
chine purposes,  and  it  expects  to  do  good  busi- 
ness this  fall. 

Louis  Coner  with  Chickering  &  Sons 

Louis  Coner,  lately  of  the  C.  C.  Harvey  Co.'s 
staff,  has  associated  himself  with  the  Edison 
and  Victor  departments  of  Chickering  &  Sons. 
Andrew  Lyons,  of  the  sales  staff,  is  home  from 
his  vacation,  spent  at  Cape  Cod,  and  Roy  Chris- 
tenson  also  has  returned  from  his  vacation, 
spent  at  Alton  Bay,  N.  H.  Manager  Longfellow 
of  this  department  of  the  Chickering  house  has 
just  shipped  a  Victor  outfit  to  Italy  through  the 
American  War  Relief  Clearing  House,  to  be 
used  for  the  benefit  of  soldiers  at  the  front. 
The  machine  was  purchased  by  a  Boston  person 
who  was  anxious  to  make  a  contribution  in  the 
interests  of  the  fighters  at  the  front. 
Victor  Department  of  H.  F.  Miller  Co.  Moved 

The  Victor  department  of  the  Henry  F.  Miller 
Co.  is  to  be  removed  back  to  its  old  quarters  on 
the  second  floor  of  its  Boylston  street  building, 
where  it  will  be  segregated  from  the  piano  de- 
partment. Lately  the  Victors  have  been  sold 
from  the  ground  floor.  Chester  Kammeler,'  the 
manager  of  the  department,  has  had  a  very  good 
summer's  trade. 


THOSE  New  England  Victor  Dealers  who  are  engrossed  in 
the  "better  business  than  ever"  movement  know,  or  will  find 
out  on  investigation,  that  the  quickest  way  to  secure  LARGE 
VICTOR  TURNOVERS  is  through  the  co-operation  offered  by 
Eastern  Victor  Service.  We  have  made  a  specialty  of  filling  orders 
promptly  and  efficiently  and  of  co-ordinating  these  filled  orders 
with  the  sales  promotion  suggestions  of  our  experts         : :         : : 


THE  EASTERN  TALKING  MACHINE  COMPANY 

177  TREMONT  STREET  BOSTON,  MASS. 
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35  ARCH  ST^  f  BO! 

Victor  Distributors 

Many  talking  machine  owners  are  forming  their 
record  buying  habits  now.  Be  sure  they  find  what 
they  want  when  they  come  to  your  store.  Keep 
your  VICTOR  record  stocks  complete. 

We  can  help  you  for  we  have 

The  Largest  and  Most 

Complete  Stock  of 
Records  in  New  England 


Write,  or  Telephone  Beach  1330 


M.  STEINERT  &  SONS  CO.,  35  Arch  St.,  BOSTON 


Herbert  L.  Royer  Now  Occupying  New  Quarters 

Herbert  L.  Royer,  who  has  been  conducting  a 
Victor  business  at  the  corner  of  Summer  and 
Chauncey  streets,  up  one  flight,  which  have  been 
the  piano  warerooms  of  Walter  J..  Bates, 'Inc. , 
has  removed  to  77  Summer  street.  The  new 
warerooms  also  have  an  entrance  from  1  Kings- 
ton street.  Although  the  place  was  opened  for 
business  September  1  it  will  not  be  finally  fur- 
nished and  decorated  for  a  few  weeks,  for  Man- 
ager Royer  has  planned  to  have  an  unusually 
handsome  place  of  business.    The  Unit  Con- 


struction Co.  is  installing  a  series  of  artistic 
booths. 

Lightning  Causes  Damage 

The  store  of  Henry  Schultz,  Columbia  dis- 
tributor, at  435  Broadway,  South  Boston,  was 
damaged  by  lightning  the  latter  part  of  August 
during  a  severe  thunder-storm. 

Army  and  Navy  Edison  for  Engineers 

John  Alsen,  lately  manager  of  the  Victor  and 
Edison  departments  for  George  Lincoln  Parker 
in  the  Colonial  Building,  has  installed  one  of 
the  Army  and  Navy  Edison  outfits  among  the 


First  Engineers,  with  which  he  is  now  asso- 
ciated as  a  corporal.  This  machine  will  prove 
of  special  value  when  the  Engineers  go  to  their 
cantonment  in  the  South  shortly. 

Meyer  L.  Price  Joins  the  Army 

Meyer  L.  Price,  who  has  been  chief  salesman 
for  Herbert  L.  Royer  in  his  Victor  warerooms, 
has  joined  the  regular  army  and  will  leave  Mr. 
Rover's  employ  permanently  on  September  IS. 
R.  O.  Danforth  Goes  to  Providence 

Richard  O.  Danforth  has  severed  his  connec- 
tion with  the  Eastern  Talking  Machine  Co.  to 
accept  the  position  of  manager  of  the  Musical 
Instrument  Sales  Co.  at  Providence,  R.  I.  This 
house,  an  exclusive  Victor  jobber,  is  located  in 
the  establishment  of  the  Anthony  Furniture 
Co.  Mr.  Danforth  began  his  new  duties  Sep- 
tember 1. 

Featuring  Self-Selling  Plan 

Oscar  W.  Ray,  New  England  manager  of  the 
Emerson  Phonograph  Co.,  is  specializing  these 
days  on  the  individual  self-seller,  which  is  an 
idea  that  he  is  promoting  with  great  success 
through  his  New  England  field.  Following  a 
visit  to  New  York,  taken  in  the  interests  of  the 
export  business,  Mr.  Ray  continued  on  to  Mon- 
treal so  as  to  get  in  touch  with  the  dealers  and 
to  more  fully  explain  to  them  the  self-selling 
plan  and  to  go  over  the  field  with  them.  Mr. 
Ray  has  lately  arranged  for  the  selling  of  the 
Emerson  products  in  several  foreign  countries. 

Robert  Steinert  Head  of  Victor  Department 

Robert  Steinert,  son  of  Alexander  Steinert, 
head  of  the  M.  Steinert  &  Sons  Co.,  is  now  per- 
manently located  at  the  Arch  street  store,  where 
he  is  the  head  of  the  Victor  department,  this 
store  being  given  over  exclusively  to  the  dis- 
tribution of  Victor  goods.  The  new  warerooms 
of  the  Victor  at  the  Boylston  street  Steinert 
store,  now  being  brought  down  to  the  street 
floor  from  an  upper  one.  will  be  ready  for  the 
opening  early  this  month.  These  quarters 
promise  to  be  very  handsome,  as  one  of  the 
best  designers  in  the  city  has  had  the  contract. 
Some  Interesting  Personals 

Warren  A.  Batchelder,  manager  of  the  Victor 
department  for  the  A.  M.  Hume  Co.,  is  home 
from  Oak  Bluffs,  where  he  and  his  family  spent 
their  vacation. 

Francis  T.  White,  manager  of  the  Edison  and 
Victor  departments  of  the  C.  C.  Harvey  Co., 
shows  the  effects  of  an  out-of-doors  vacation, 
for  he  is  back  at  work  with  the  healthiest  sort  of 
a  tan.   He  was  at  Onset. 

Charles  Urlass,  one  of  the  outside  men  con- 
nected with  the  Eastern  Talking  Machine  Co., 
(Continued  on  page  22) 


1870—1917 

Bagshaw  Needles  have  always 
been  famous  for  acoustic  merit 
— that  is  why  the  prestige  of 
Bagshaw  Needles  has  grown 
greater  and  greater. 


BAGSHAW  NEEDLES 

BAGSHAW  NEEDLES 

BAGSHAW  NEEDLES 

BAGSHAW  NEEDLES 

BAGSHAW  NEEDLES 

BAGSHAW  NEEDLES 


W.  H.  BAGSHAW  CO. 
Lowell,  Mass. 
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after  a  fortnight's  vacation  at  Onset  is  back 
"on  the  job"  and  ready  for  a  busy  season. 

Assistant  General  Sales  Manager  Frank  K. 
Pennington,  of  the  Columbia  Co.,  was  over  in 
Boston  for  a  visit  about  the  middle  of  August. 
Grafonola  Co.  of  New  England  Ready 

The  Grafonola  Co.  of  New  England,  of  which 
Arthur  C.  Erisman  is  the  proprietor,  is  all  ready 
for  the  fall  drive  which  Manager  Erisman  is 
sure  is  coming.  For  the  past  fortnight  business 
has  shown  a  marked  increase  and  Mr.  Erisman 
has  laid  in  a  large  stock  of  machines  and  records 
in  anticipation  of  a  heavy  demand. 


oughly  familiar  with  every  phase  of  Columbia 
merchandising  and  products. 

Frank  K.  Pennington,  assistant  general  sales 
manager  of  the  Columbia  Co.,  was  a  visitor  to 
Boston  recently,  and  was  gratified  to  find  that  the 
outlook  in  this  territory  is  unusually  pleasing. 


NEW  COLUMBIA  HEBREW  RECORDS 


Two  New  Titles  Just  Issued  in  Time  for  Com- 
ing Holidays — Featured  on  Special  Hanger 


NEW  FENWAY  SHOP  DOING  WELL 

C.  B.  Hamilton  a  Recent  Addition  to  Columbia 
Dealers  in  Boston  District 


REMODELED  STORE  IN  NEW  BEDFORD 

M.  Steinert  &  Sons  Co.  Now  Have  Most  Attrac- 
tive Quarters  in  That  City 


Boston,  Mass.,  Sept.  5. — One  of  the  latest  ad- 
ditions to  the  talking  machine  stores  in  this 
section  is  the  Fenway  Talking  Machine  Shop, 
at  255-257  Massachusetts  avenue,  of  which  C. 
B.  Hamilton  is  owner  and  manager.  Mr.  Ham- 
ilton only  recently  qualified  as  a  Columbia  dealer 
and  will  feature  that  line  exclusively  in  the  new 
store.  The  shop,  which  was  opened  in  May,  is 
small  but  extremely  attractive. 


The  international  record  department  of  the 
Columbia  Graphophone  Co.,  New  York,  has  ad- 
vised Columbia  dealers  of  the  issuance  of  two 
new  Hebrew  records,  which  were  recorded  re- 
cently for  the  purpose  of  giving  Columbia  deal- 
ers an  opportunity  to  feature  appropriate  and 
timely  selections  for  the  Jewish  holidays,  which 
are  coming  shortly.  One  of  these  special  rec- 
ords is  a  twelve-inch — No.  E5157,  and  the  other 
a  ten-inch,  E3472.  These  two  records,  together 
with  twenty-two  carefully  selected  records  from 
the  Jewish  catalog,  will  be  featured  on  a  spe- 
cial Jewish  holiday  hanger  which  can  be  ex- 
ploited to  excellent  advantage. 


New  Bedford,  Mass.,  Sept.  5. — The  remodeled 
quarters  of  the  M.  Steinert  &  Sons  Co.,  this 
city,  were  formally  opened  a  few  days  ago  and 
a  large  crowd  of  visitors  availed  themselves  of 
the  opportunity  of  inspecting  the  new  depart- 
ments. The  improvements  include  the  placing 
of  the  offices  in  the  rear  of  the  store,  and  the 
moving  of  the  Victrola  department  to  the  front 
of  the  store  where  it  divides  space  with  the 
pianos.  On  the  east  side  of  the  main  floor  there 
are  soundproof  booths  for  the  demonstration  of 
machines  and  records.  Visitors  on  the  opening 
day  were  presented  with  souvenirs  in  the  form 
of  note  books  bound  in  Russian  leather.  J.  J. 
Hatfield  is  manager  of  the  local  store,  and 
Lester  M.  Austin  is  in  charge  of  the  Victrola 
department. 


SONORA  PROVIDES  STORAGE 

W.  B.  Glynn  Distributing  Co.,  Bellows  Falls, 
Vt.,  Leases  Section  of  Factory  in  Which  to 
Store  Machines  to  Meet  Trade  Demands 


CORTINA  COURSE  USED  BY  MILITARY 


French-English  Military  Manual  Adopted  by 
Many  Military  Organizations — Copies  Sup- 
plied to  Each  Member  of  Military  Police 


TAKES  CHARGE  OF  TEXAS  BRANCH 

Boston,  Mass.,  September  5. — Fred  Erisman,  for- 
merly connected  with  the  local  branch  of  the 
Columbia  Graphophone  Co.,  has  been  appointed 
manager  of  the  company's  branch  at  Dallas, 
Tex.  Mr.  Erisman  has  been  associated  with  the 
Columbia  service  for  several  years  and  is  thor- 


Bellows  Falls,  Vt.,  September  7. — The  W.  B. 
Glynn  Distributing  Co.,  of  Saxtons  River,  han- 
dling the  products  of  the  Sonora  Phonograph 
Corp.,  has  leased  the  lower  floor  of  the  shirt 
factory  on  Tuttle  street  for  one  year  with  the 
privilege  of  leasing  or  buying  the  entire  build- 
ing. It  will  be  used  for  storing  Sonora  phono- 
graphs, so  that  maximum  service  may  be  ren- 
dered the  Sonora  dealers  in  this  section.  Mr. 
Glynn  is  distributing  agent  for  the  Sonora  line 
in  Massachusetts,  Maine,  New  Hampshire  and 
Vermont,  and  has  been  very  successful  with  this 
high-grade  phonograph.  He  has  a  staff  of  com- 
petent salesmen,  who  aim  to  co-operate  along 
practical  lines  with  Sonora  representatives. 


"I  believe  that  a  man  should  be  proud  of  the 
city  in  which  he  lives,  and  that  he  should  so 
live  that  his  city  will  be  proud  he  lives  in  it." — 
Abraham  Lincoln. 


The  popularity  of  the  Cortina  French-English 
Military  Manual,  which  is  sold  separately  and  as 
a  text  book  with  the  Cortina  Military  Phone- 
Method,  has  been  well  attested  by  its  use  by  the 
various  military  organizations  throughout  the 
country. 

Frederick  J.  Dwight,  a  prominent  New  York 
lawyer  and  philanthropist,  has  purchased  copies 
of  this  manual  for  every  member  of  the  military 
police  of  New  York  State  who  will  precede  the 
troops  and  later  instruct  them  in  the  proper  ob- 
servance of  the  French  laws  and  customs. 

Colonel  Cornelius  Vanderbilt  has  for  his  per- 
sonal use  not  only  the  manual  but  the  ten 
twelve-inch  double-face  records  comprising  the 
complete  Cortina  Military  Phone-Method  for 
French. 

The  entire  Signal  Corps  at  Monmouth  Beach 
and  Fort  Leavenworth  are  also  equipped  with 
these  manuals. 
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will  bring  you  all  the  information  regarding  an 

agency  for  the 

Pathephone  and 

Pathe  Records 


Get  a  business  of  your  own. 
Establish  a  profitable  agency. 
Drop  us  a  line — a  2c.  stamp  will  do  the  work. 

A.  VICTOR  &  CO. 


Pathe  Distributors 
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Otto  Heineman  Phonograph  Supply  Co. 


INCORPORATED 


25  WEST  45th  STREET,  NEW  YORK 
FACTORIES,  ELYRIA,  O.— NEWARK,  N.  J.— PUTNAM,  CONN. 

CHICAGO 


ATLANTA 


SEATTLE 


CINCINNATI 


TORONTO 


Meisselbach  Motor  No.  16 


A  Leader  in  its  Field 


(List  of  Paris  on  Reverse  Side) 


Meisselbach  Motor  No.  16 


Capacity — Plays  any  three  12-inch  or  five  of  the  aver- 
age 10-inch  lateral  cut  records  entirely  through 
with  unvarying  regularity  of  speed. 

Frame  Construction — Close  grained  gray  iron  casting 
of  strong  and  rigid  design.  Readily  adaptable  to 
all  forms  of  cabinet  construction. 

Springs — Two  springs  of  perfect  and  absolutely  even 
temper;  completely  enclosed  and  operating  in  lu- 
bricant; interconnected  by  our  patented  coupling. 

The  entire  spring  box  shaft  is  readily  detachable  by 
the  removal  of  one  screw  without  disturbing  the 
■adjustment  of  any  other  part  of  the  motor. 


SPECIFICATIONS 

Transmission 


vSilent  gears  of  special  form  cut  by  the 
bobbing  method. 

Speed  Governor  Drive — Worm  gear  of  most  approved 
construction  with  highly  finished  alloy  steel  worm. 

Turntable  Spindle — Tapered  shaft  of  special  steel, 
running  in  large  automatically  lubricated  bearings. 
Fitted  to  take  10-  or  12-inch  turntable. 

Speed  Regulator — Knurled  finger  knob  adjustment 
with  plain  or  graduated  dial  on  motor-board  of 
cabinet.    Most  convenient  and  accurate. 


President 


Meisselbach  Motor  No.  16— Parts  List 
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Parts  List  No.  16  Meisselbach  Motor 
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Cast  Iron  Motor  Frame  with  Locat- 
ing Pins  and  Lubricating  Washer 
Cup. 

Locating  Pin. 

Turntable  Shaft  Lubricating  Washer. 
Turntable  Shaft  Lubricating  Washer 
Cup. 

Spring  Box  Shaft  Plate. 
Spring  Box  Shaft  Plate  Screw. 
Spring     Box     Shaft     Plate  Screw 

Washer. 
Winding  Shaft. 
Winding  Shaft  Washer. 
Winding  Pinion. 
Winding  Pawl. 
Winding  Pawl  Spring. 
Winding  Pawl  Spacing  Washer. 
Winding  Pawl  Pin. 
Winding  Pawl  Paper  Washer. 
Winding  Pawl  Steel  Washer. 
Winding  Shaft,  Assembled. 
Mitre  Gear  and  Shaft. 
Mitre  pear  Paper  Washer. 
Mitre  Gear  Shaft  Spur  Pinion. 
Mitre  Gear  Shaft  Spur  Pinion  Pin. 
Intermediate  Shaft,  Complete. 
Speed  Regulator  Lever. 
Speed    Regulator     Lever  Shoulder 

Screw. 

Speed  Regulator  Lever  Spring. 
Speed   Regulator   Lever   Arm,    6  54" 
long. 

Speed    Regulator    Lever  Arm, 
long. 
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Speed  Regulator  Lever  Arm  Screw. 
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Governor  Slide  Bearing. 
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Governor  Slide  Bearing  Screw. 
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Governor      Slide      Bearing  Screw 
Washer. 
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Governor  Bearing  Cylinder. 
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Governor      Bearing      Cylinder  Set 
Screw. 
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Motor  Suspension  Screw,  1J4"  long. 
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Motor  Suspension  Screw,  IK"  long. 
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Motor      Suspension      Screw  Steel 
Washer. 
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Motor      Suspension       Screw  Felt 

Washer. 
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Bottom  Plate  Suspension  Screw. 
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Bottom  Plate. 
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Turntable  Shaft  End  Plate. 
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Turntable  Shaft  End  Plate  Screw. 
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Turntable    Shaft    End    Plate  Fibre 
Disk. 
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Bottom  Plate,  Assembled. 

16 

K 

1 

Spring  Box  Shaft  with  Winding  Gear 
and  Ratchet. 
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Winding    Side    Sleeve    with  Spring 
Hook. 
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Winding  Side  Sleeve  Set  Screw. 

16 

K 

19 

Main   Gear  and   Sleeve  with  Spring 
Hook. 
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Spring  Hook. 
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Main  Spring. 
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Winding  Side  Spring  Cup  with  Hook 

Pin  Plate. 
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Driving  Side  Spring  Cup  with  Hook 

Pin  Plate. 

16 

K 

9 

Spring  Cup  Inside  Washer. 

16 

K 
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Spring  Cup  Hook  Pin. 

16 

K 

18 

Spring  Cup  Hook  Pin  Plate. 

16 

K 
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Spring  Cup  Hook  Pin  Plate  Rivet. 

16 

K 

Spring  Box  Shaft,  Assembled. 

16 

N 

1 

Governor  Worm  Shaft. 

16 

N 

9 

Governor  Worm  Shaft  Collar. 

16 

N 

10 

Governor  Worm  Shaft  Collar  Screw. 

16 

N 

3 

Governor  Disk  with  Bushing. 

16 

N 

8 

Governor  Spring  with  Weight. 

16 

N 

7 

Governor  Spring  Screw. 

6 

N 

6 

Governor  Spring  Washer. 

16 

N 

Governor,  Assembled. 

16 

E 

5 

Brake  Lever  with  Finger  Knob. 

16 

E 

6 

Brake  Lever  Finger  Knob. 

16 

E 

16 

Brake  Lever  Screw. 

16 

E 

11 

Brake  Lever  Washer. 

16 

E 

8 

Brake  Lever  Sector  Top  Plate. 

16 

E 

7 

Brake  Lever  Sector  Bottom  Plate. 

10 

A 

3 

Brake  Lever  Sector  Screw. 

162 

M 

1 

Turntable    Shaft    with    Worm  Gear 

and  Spur  Pinion. 

162 

M 

4 

Turntable  Shaft  Collar. 

16 

E 

1 

Brake  Shaft. 

16 

E 

13 

Brake  Shaft  Collar. 

16 

E 

15 

Brake  Shaft  Pin. 

16 

E 

4 

Brake  Shaft  Spring. 

16 

E 

10 

Brake  Shaft  Steel  Washer. 

16 

E 

14 

Brake  Shaft  Paper  Washer. 

16 

E 

2 

Brake  Shoe. 

16 

E 

16 

Brake  Shoe  Screw. 

10 

N 

22 

Turntable  Shaft  Collar  Set  Screw. 
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The  Columbia  Grafonola  is  now  recognized  as  an 
instrument  of  music  in  the  best  homes  in  the  land— 
an  instrument  of  which  its  owners  are  proud. 
Columbia  Grafonolas  are  artistic  in  their  appear- 
ance and  wonderful  in  their  tone. 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


BOSTON  BOOK  CO.  IN  NEW  QUARTERS 

Manufacturers  of  Record  Albums  Move  From 
Brooklyn  to  New  Plant  at  43-51  West  Fourth 
Street,  New  York,  Where  Increased  Facilities 
Are  Available  for  Manufacturing  Company's 
Products  to  Meet  Growing  Demands 


The  Boston  Book  Co.,  manufacturers  of  rec- 
ord albums,  moved  the  latter  part  of  last  month 
to  their  new  plant,  43-51  West  Fourth  street,  New 
York  City.  The  new  quarters  have  over  three 
times  the  amount  of  floor  space  the  old  factory 
contained  and  is  a  very  modern  and  well- 
equipped  building  besides  being  a  "daylight'' 
plant.  During  the  past  year  the  Boston  Book 
Co.  have  had  to  enlarge  their  quarters  several 
times  and  open  up  a  Western  branch  in  Chicago 
to  care  for  the  ever-increasing  business  of  the 
firm.  The  lack  of  space  in  the  old  quarters  to 
house  new  machinery  and  give  working  space 
to  the  employes  of  the  concern  necessitated  an 
immediate  change.  Over  fifty  new  hands  will 
be  put  to  work  during  the  coming  month. 

J.  M.  Alter,  president  of  the  company,  in  a 
statement  to  a  representative  of  The  World  on 
a  recent  visit  to  the  new  factory,  said:  "Not  only 
have  we  been  running  to  capacity,  but  the  orders 
on  hand  for  the  balance  of  the  season  make  it 
necessary  for  these  new  arrangements.  Then 
too  we  have  several  improvements  in  the  way  of 
record  envelopes  and  an  entirely  new  album, 
with  many  improved  features  which  will  shortly 
be  placed  on  the  market." 


The  Boston  Book  Co.  have  a  large  stock  of 
paper  of  the  very  finest  quality — enough  to  carry 
them  for  a  year.  All  of  this  stock  was  bought 
before' the  rise,  keeping  their  albums  from  ad- 
vancing in  price  to  the  trade.  They  have  also 
contracts  with  a  paper  mill,  which  covers  the 
entire  output  of  the  plant. 

The  export  business  of  the  company  has  also 
increased  considerably  during  the  past  two  years, 
the  shipments  to  Canada  alone  are  reaching  a 
heavy  figure. 

The  company  has  gained  a  fine  reputation  for 
turning  out  the  very  best  work,  every  record 
album  being  minutely  inspected  before  ship- 
ment. A  shipment  of  their  albums,  according  to 
the  officials  of  the  company,  always  equal  the 
original  sample  sent  out  on  the  first  inquiry. 
No  doubt  some  of  the  care  taken  in  turning  out 
•  their  work  is  due  to  the  treatment  the  company 
gives  its  employes.  The  very  best  working 
conditions  are  provided  and  everything  is  done 
to  make  their  work  pleasant,  which  cannot  but 
help  to  assist  the  company  to  success. 


PAYS  TO  SEEK  TRADE  POINTERS 


Did  it  ever  occur  to  you  that  it  takes  every 
one  in  the  world  to  know  everything  that  is 
known?  Possibly  your  clerk  or  the  traveling 
salesman,  or  the  packer  in  the  basement  knows 
something  that  might  be  of  value  to  you  in 
your  business.  Don't  miss  your  opportunities 
to  get  all  the  knowledge  you  can  from  those 
co-operating  with  you. 


Lamsing 


Khaki 
Moving  Covers 

Protect  from  Rain  and  Dust 

and  will  enable  you  to  deliver  your 
phonographs  free   of  blemishes  of 

all  kinds.  No.  3  Carrying  Strap  Shown  in  Cut,  $1.00 

These  covers  are  made. of  Government  Khaki,  interlined  with  heavy  felt  or 
cotton,  fleece-lined,  quilted  and  properly  manufactured.  Perfect  protection 
in  all  weather. 

Use  the  Lansing  Khaki  Moving  Cover  and 
GRADE  B     T_T,V/V    your  delivery  troubles  will    be  over. 

Write  for  booklet 


Sg.00 

a  $7;50  E.  H.  LANSING 


GRADE 

Carrying  Straps  Extra 


611  Washington  St.  BOSTON 


SLIP  COVERS 


lor  the  Wareroom  and  the  Home.  Now  is  the  time 
they  will  be  wanted.  Write  tor  Samples  and  Prices. 


WELCOME  A  NEW  TRADE  MEMBER 

Ernest  Urchs,  of  Steinway  &  Sons,  Noted  Piano 
Manufacturers,  Is  Also  Treasurer  of  Phillips 
&  Crew  Co.  and  Clark  &  Jones  Piano  Co. 


The  members  of  the  talking  machine  industry 
have  extended  a  cordial  welcome  to  a  new- 
comer in  their  ranks,  who  is  recognized  from 


Ernest  Urchs 

coast  to  coast  as  one  of  the  most  popular  mem- 
bers of  the  piano  trade.  Ernest  Urchs,  man- 
ager of  the  wholesale  division  of  Steinway  & 
Sons,  New  York  (the  world-famous  piano  manu- 
facturers), in  addition  to  his  manifold  piano 
duties,  is  also  treasurer  of  the  Phillips  &  Crew 
Co.,  Atlanta,  Ga.,  Victor  distributors,  and  treas- 
urer of  the  Clark  &  Jones  Piano  Co.,  Birming- 
ham, Ala.,  Victor  dealers.  One  of  the  most  im- 
portant details  in  Mr.  Urchs'  Victor  activities  is 
the  purchase  of  Victrolas  and  Victor  goods  for 
these  two  successful  concerns. 

Mr.  Urchs  has  been  associated  with  Steinway 
&  Sons  for  many  years,  and  during  his  connec- 
tion with  this  illustrious  house  has  won  the 
friendship  of  the  leading  piano  merchants 
throughout  the  country.  As  many  of  the  Stein- 
way representatives  are  prominent  Victor  dis- 
tributors and  dealers,  Mr.  Urchs  has  felt  for 
many  years  that  he  has  been  a  "half-brother"  to 
the  Victor  industry,  but  when  he  added  his  new 
duties  to  his  piano  activities,  he  first  began  to 
realize  the  enormity  and  magnitude  of  the  talk- 
ing machine  industry.  This  realization  has  be- 
come more  appreciative  and  intense  as  time  has 
passed,  especially  as  Mr.  Urchs  has  personally 
been  in  touch  with  the  strides  made  by  Victor 
representatives  in  all  sections  of  the  country. 


BLACKMAN  BUYS  MORE  PROPERTY 

J.  Newcomb  Blackmail,  head  of  the  Blackman 
Talking  Machine  Co.,  New  York,  and  president 
of  the  National  Association  of  Jobbers,  who  has 
a  fine  summer  home  at  Brightwaters,  L.  I.,  was 
one  of  the  heavy  purchasers  at  the  recent  auc- 
tion sale  of  building  plots  at  that  place,  and 
secured  some  of  the  most  desirable  parcels. 
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The  Fibre  Needle 


represents  years  of  experience 
in  tonal  development. 

Countless  experiments  have 
made  possible  the  delightfully 
mellow,  yet  resonant  repro- 
duction of  the 


B&H  Fibre  Needle 

(PROTECTED  BY  U.  S.  LETTERS  PATENT) 

In  the  home  of  every  talking 
machine  owner  where  true 
musical  appreciation  and  re- 
finement exist,  you  will  find 

the  B  &  H  FIBRE  NEEDLE 

used  almost  exclusively. 

Personal  inspection  of  each 
needle  produced  in  our  factory 
assures  perfect  reproduction 
and — guarantees  satisfaction. 

It  Pays  to  Push 
the  Fibre  Needle 

B&H  FIBRE  MFG.  CO 

33-35  W.  Kinzie  Street,  CHICAGO,  ILL. 
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LYRAPHONE  RECORDS  NOW  READY     PROVIDE  VICTROLA  FOR  FOLK  DANCES 


Lyraphone  Co.  of  America  Now  Prepared  to 
Deliver  the  New  Ten  and  Twelve-Inch  Rec- 
ords of  Their  Own  Manufacture — Initial  List 
a  Very  Comprehensive  and  Interesting  One 


Machines  From  Store  of  Half  Bros.,  Home- 
stead, Pa.,  Furnish  Music  for  Dancing  of  Chil- 
dren at  Outing  of  Business  Men's  Association 


PATHE  DISTRIBUTORS  EXPAND 

Williams-Davis-Brooks  &  Hinchman  Sons,  of 
Detroit,  Plan  to  Move  to  Larger  Quarters  on 
October  1  to  Meet  Demands  of  Business 


The  Lyraphone  Co.  of  America,  which  have 
been  carrying  on  an  advertising  campaign  for 
the  past  several  months,  calling  the  attention  of 
the  trade  to  their  new  ten  and  twelve-inch 
records,  announce  that  they  are  now  ready  and 
are  making  deliveries.  The  preliminary  sales 
campaign  has  brought  excellent  results,  and  far 
beyond  the  expectations  of  the  management. 
Several  large  talking  machine  concerns  have 
taken  up  the  Lyric  record  and  are  recom- 
mending them  exclusively  to  their  dealers.  The 
Lyraphone  Co.  has  over  a  thousand  standard 
titles;  these  include  both  domestic  and  foreign 
productions.  Jn  addition,  starting  with  the 
month  of  September,  they  will  issue  monthly 
eighteen  double  disc  records  of  the  very  latest 
hits.  If  the  first  monthly  supplement,  which 
appears  elsewhere  in  this  issue,  is  any  criterion, 
they  are  sure  of  quick  results  from  the  trade. 

Names  such  as  the  Peerless  Quartet,  Sterling 
Trio,  Collins  and  Harlan,  M.  J.  O'Connell, 
Henry  Burr,  Arthur  Fields,  Blue  and  White 
Marimba  Band,  etc.,  form  part  of  their  popular 
number  artists;  while  the  orchestral  and  higher 
grade  music  is  well  taken  care  of  by  some"  very 
high  class  stars.  There  is  no  question  about 
deliveries.  September  shipments  are  now  be- 
ing made  and  the  orders  of  the  last  few  months, 
which  have  come  from  all  parts  of  the  country, 
are  now  on  the  way. 

Nothing  but  the  best  is  good  enough  for  this 
firm,  and  the  competent  staff  Managing  Di- 
rector Quinlan  has  around  him  has  given  every 
confidence  in  their  ability  to  cope  with  the  fall 
business,  which  from  present  indications  prom- 
ises to  be  quite  large. 


Pittsburgh,  Pa.,  September  5. — The  folk  danc- 
ing to  the  Victrola  was  a  very  interesting  part 
of  the  day's  entertainment  at  the  recent  Home- 
stead Business  Men's  Association  outing  at 
Homestead  Park,  Pa. 

The  children  who  gave  the  various  folk  dances 


It's  sticking  to  a  job  that  counts;  it's  trying 
to  do  better  that  wins. 


Folk  Dancing  to  Victrola  Music  at  Homestead  Park,  Pa. 

were  from  the  Homestead  and  Munhall  play- 
grounds, both  of  which  places  are  under  the  di- 
rect supervision  of  the  welfare  department  of 
the  Carnegie  Steel  Co. 

The  school  Victrola  shown  in  the  picture  is 
one  of  two  instruments  which  Half  Bros.,  Vic- 
tor dealers  in  Homestead,  supplied  for  the  play- 
grounds, and  these  wideawake  dealers  have  also 
supplied  them  with  a  large  portion  of  all  their 
Victor  educational  records. 

It  is  estimated  that  there  were  between  20,000 
and  22,000  people  in  attendance  at  the  picnic. 
In  watching  the  folk  dancing  they  incidentally 
got  an  excellent  demonstration  of  the  value  of 
a  Victrola  as  an  accompanist. 

The  children  were  in  charge  of  the  welfare 
director,  assisted  by  three  of  the  paid  teachers, 
and  the  various  dances  were  executed  very  pret- 
tily and  created  a  very  favorable  impression. 


Detroit,  Mich.,  September  6. — Williams-Davis- 
Brooks  &  Hinchman  Sons,  of  this  city,  wholesale 
distributors  for  the  products  of  the  Pathe 
Freres  Phonograph  Co.  (Pathephones  and  Pathe 
records),  have  outgrown  their  present  premises, 
and  according  to  their  present  plans  will  move 
on  October  1  into 
new  and  far  more 
elaborate  quarters. 

Tire  rapid  increase 
in     th  e  company's 
Pathe  business  made 
this    change  abso- 
lutely imperative,  so 
that  Pathe  dealers  in 
this   territory  could 
receive  the  degree  of 
co-operation  that  the 
company    aims  to 
give    at    all  times. 
The   Pathe  division 
states  that  the  outlook  for  fall  is  very  promis- 
ing, and  that  new  dealers  are  being  signed  up 
with  unexpected  regularity. 


TO  MAKE  TALKERSJN  MINNEAPOLIS 

Munzer  Manufacturing  Corp.  Opens  Offices  and 
Will  Soon  Start  Manufacturing 


Minneapolis,  Minn.,  September  4. — The  Munzer 
Mfg.  Corp.  recently  chartered  here  with  a  cap- 
ital stock  of  $100,000  for  the  manufacture  of 
talking  machines,  has  opened  offices  at  521  Mar- 
quette avenue,  and  announces  that  a  factory  at 
160  Western  avenue  will  be  turning  out  ma- 
chines within  the  next  fortnight,  and  that  an- 
other factory  will  be  put  in  operation  later. 
The  officers  of  the  company  are:  R.  W.  Munzer, 
president;  S.  C.  Confer,  vice-president,  and  A. 
B.  Kent,  secretary  and  treasurer. 


Why  Acme  Die-Castings 

Have  Preference  Among  All 
Leading  Phonograph  Makers 


In  perfecting  the  Phonograph  it  became  very  necessary  to  eliminate  the  sharp  angle 
at  the  minor  curve  of  the  elbow  of  the  tone  arm  because  it  choked  and  restricted  the 
full,  round  clear  tone  that  the  manufacturers  and  designers  so  much  desired.  The  prob- 
lem was  brought  to  the  Acme  Die-Casting  engineers,  who  designed  and  constructed 
dies  which  produced  a  tone  arm  elbow  with  the  former  sharp  corner  changed  into  a 
sweeping  curve  through  which  the  tones  when  on  the  instrument  flowed  clear  and 
strong.  The  above  illustration  shows  what  the  Acme  service  produced.  Of  course 
the  manufacturers  were  delighted.  It  is  significant, 1  however,  to  add  that  Acme  Die- 
Castings  are  in  growing  demand  by  the  foremost  phonograph  makers  today.  We 
shall  be  pleased  to  talk  over  any  similar  proposition  with  you  and  submit  estimates. 


Acme  D 

Bush  Tbrm 


BOSTON,  176  Federal  Street 
PHILADELPHIA,  Widener  Bldg. 
DETROIT,  965  Woodward  Ave. 
PITTSBURGH,  Empire  Bldg. 


ration 


d  3d  Ave. 


"TRADE      M  A  Rtt 


CHICAGO,  549  Washington  Blvd. 
ST.  LOUIS,  1023  Vandeventer  Ave. 
NEW  YORK,  120  Broadway 
ROCHESTER,  36  Morningside  Park 
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DISTRIBUTORS 


Pathe  Pathephones  from  $25.00  to  $225.00 

Every  model  equipped  to  play  all  maizes  of  disc  records.  Profitable 
and  choice  agencies  in  our  territory  still  open.  Write  us  at  once  as 
our  representatives  are  closing  up  open  territory  every  day. 

"Full  stock  of  machines  and  records  always  on  hand" 

G.  SOMMERS  &  CO.,  SJNNpESA0ui 

Pathephone  Distributors 
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Why  and  How  It  Pays  to  Sell  Your  House  as 

an  r  Institution  Bv  Andrus  R.  Johnson 


Talking  machine  merchants  and  salesmen, 
when  sitting  quietly  at  home  after  a  strenuous 
day,  .are  often  wont  to  review,  at  least  in  a 
cursory  way,  the  relation  of  their  individual  ef- 
forts to  the  whirl  of  activity  that  represents  the 
great  industry  of  which  they  are  but  an  in- 
tegral part.  Everybody  experiences  these  in- 
trospective moods,  for  from  them  some  of  the 
greatest  maxims  and  principles  of  the  business 
world  have  been  conceived  and  rounded  into 
shape.  It  may  be,  however,  that  the  actual 
originating  of  new  principles  falls  to  the  lot  of 
genius,  while  the  average  man's  "discoveries" 
are  simply  his  own  personal  awakenings  to 
great  principles  and  truths  that  have  long  been 
in  existence  but  which  have  never  before  seemed 
sufficiently  clear  to  constitute  "a  vision." 

Almost  unconsciously  the  thoughts  of  a  man 
who  is  communing  with  himself  on  business 
matters  will  center  upon  the  pre-eminently  suc- 
cessful men  and  firms  that  have  acquired  as- 
cendency in  his  own  field  of  endeavor.  The 
mighty  factors  in  the  retail  talking  machine 
trade,  for  instance,  will  loom  up  in  the  mind  of 
the  average  talking  machine  salesman  as  veri- 
table monuments  of  prestige,  reputation  and 
success.  And  probably,  at' the  same  time,  the 
salesman  is  possessed  of  the  idea  that  if  he 
had  firm  names  such  as  these  engraved  on  his 
business  card  he  could  sell  talking  machines  and 
records  in  quantities.  But  if  his  pensing  ends 
with  this  sordid  thought,  then  he  lacks  vigor. 
The  men  who  built  up  these  great  houses  had 
to  start  at  the  bottom;  so  had  these  firms. 
Everything  to  get  big  must  first  grow.  It  is  a 
law  of  the  universe. 

Right  here  is  where  we  wish  to  point  out  to 
every  talking  machine  salesman,  in  fact  to 
everybody  in  the  retail  talking  machine  trade, 
that  a  most  vital  factor  of  modern  success  is 
to  have  everyone  connected  with  the  organiza- 
tion sell  the  house  as  an  institution.  Every 
man  practicing  salesmanship  that  does  not  sell 
the  house  as  an  institution  is  a  retarding  clog 
in  the  growth  of  the  house  employing  his  serv- 
ices. 

The  sales  of  to-day  are  not  the  all  important 
factors — for  if  business  success  were  based  on 
making  each  day  show  a  big  total,  the  terms 
and  methods  of  selling  talking  machines  would 
drop  into  an  inferno  of  lower  levels.  The 
thing  that  counts  is  the  way  an  instrument  is 
sold.  If  it  is  sold  solely  on  the  basis  of  being 
cheap,  no  particular  benefit  accrues  to  the  house 
in  the  long  run,  as  is  testified  to  by  the  fact 
that  few  indeed  are  the  retail  establishments  in 
any  given  community  of  great  prominence  that 
have  specialized  on  selling  cheap. 

The  leading  merchants  of  any  community  arc 
selling  quality  goods  at  quality  prices — they 
started  in  doing  this  and  as  a  result  have  built 
up  public  respect  and  esteem  for  their  house 
that  has  culminated  in  community  favoritism  for 
their  establishment. 

Reputation  building  for  any  business  house  is 
secured  quicker  and  more  effectively  through 
honest,  constructive  policies,  rigidly  adhered  to, 
than  through  any  other  means.  In  fact,  there 
is  no  other  way.  The  policies  used  by  the  great 
retail  establishments  in  the  piano  trade  are  per- 
tinent witnesses  of  this  fact. 

Public  recognition  of  the  worth  and  standing 
of  a  house,  with  the  consequent  bestowal  of  the 
much  coveted  "good  reputation,"  constitute  its 
right  to  be  termed  an  "institution."  It  there- 
fore behooves  talking  machine  merchants  and 
their  salesmen  to  co-operate  in  energetically  sell- 
ing their  house  as  an  institution. 

To  win  the  title  of  "institution"  in  the  public 
mind,  it  is  necessary  to  impress  upon  the  pub- 
lic on  the  occasion  of  every  sale,  in  every  ad- 
vertisement, and  during  every  sales  approach, 
the  fact  that  the  policies  of  your  house  em- 
brace nothing  but  honestv — the  fact  that  vou 


sell  nothing  but  quality  instruments,  those  of 
nationally  recognized  merit — the  fact  that  you 
regard  the  respect  and  good  will  of  your  clients 
as  more  to  be  desired  than  their  gold — the  fact 
that  public  service  is  your  motto — in  short,  that 
your  house  is  an  institution  founded  on  fair 
dealing  and  sincerely  devoted  to  the  interests  of 
your  community.  But  be  sure  and  practice  all 
you  preach! 

W.  O.  Rutherford,  general  sales  manager  of 
the  B.  F.  Goodrich  Co.,  of  Akron,  O.,  offers 
some  very  interesting  supplemental  remarks  on 
this  subject  in  a  recent  article  of  his  which 
appeared  in  Printers'  Ink,  in  which  he  said  in 
part: 

"Reputation  building  for  any  business  house, 
whether  by  means  of  salesmanship  or  adver- 
tising, can  be  successful  only  through  the  use 
of  honest,  constructive  methods.  There  is  no 
place  in  modern  business  for  intrigue,  bluff  or 
dishonesty.  Some  business  men  still  believe 
their  competitors  are  crooks,  and  this  inevitably 
produces  a  state  of  mind  which  hinders  their 
own  progress,  since  their  efforts  at  competition 
are  made  on  an  entirely  wrong  basis.  The 
trend  of  modern  business  is  away  from  narrow 
antagonisms  and  distrusts  and  other  tendencies 
of  the  Dark  Ages,  and  toward  constructive  effort 
on  our  own  behalf,  conscious  of  the  fact  that 
the  great  majority  of  people  are  honest,  and 
based  on  an  intelligent  appreciation  of  com- 
petition but  with  knowledge  that  our  business 
depends  on  how  it  looks  to  the  other  fellow 
and  not  on  the  looks  of  our  competitor's  busi- 
ness. 

"The  big,  broad  idea,  then,  which  every  sales- 
man must  get  to  qualify  as  a  real  business 
builder,  is  the  idea  of  selling  the  house.  Take, 
for  instance,  the  company  which  I  have  the 
honor  to  represent.  Do  we  spend  a  million 
dollars  and  more  each  year  in  advertising  mere- 
ly to  boost  the  sale  of  our  products?  We  do 
not.  That  may  be  the  motive  behind  our  ef- 
forts, but  the  big  idea  in  our  advertising  cam- 
paign is  to  sell  to  the  world  our  name  as  sig- 
nifying an  institution  which  makes  all  kinds 
of  rubber  products  and  sells  them  everywhere. 

"That  is  the  idea  we  strive  to  develop  in  our 
salesmen's  minds — that  they  may  become  some- 
thing more  than  mere  business  getters — we  want 


them  to  be  promoters  of  the  institution  they  rep- 
resent. That  is  why  we  are  so  particular  in 
hiring  men  for  selling  positions  to  pick  only 
those  whom  we  feel  sure  will  stick  and  will 
make  the  company's  success  their  life  work,  for 
we  believe  that  institution  building  is  the  only 
way  of  securing  permanent  business  develop- 
ment." 

Mr.  Rutherford's  remarks  are  quite  to  the 
point.  Good  salesmanship  does  not  consist 
solely  of  selling  goods  on  the  spot.  A  large 
part  of  salesmanship  should  be  devoted  to  sell- 
ing the  house  as  an  institution,  and  in  this  case, 
what  applies  to  the  large  house  also  applies  to 
the  small:  for  by  the  process  of  institution 
building  many  retail  talking  machine  establish- 
ments that  are  now  classed  as  small  are  bound 
to  grow  in  power  and  prestige. 

AN  EXCELLENT  ADVERTISEMENT 

Tusting  Piano  Co.  Features  "Star  Spangled 
Banner"  in  Interesting  Manner  in  Local  Pub- 
licity— Also  Announces  Victor  Artists 

The  Tusting  Piano  Co.,  which  handles  the  Vic- 
tor line  very  successfully,  in  Asbury  Park,  N.  J., 
recently  ran  an  effective  and  timely  patriotic 
advertisement  in  the  local  papers,  featuring 
"The  Star  Spangled  Banner,"  and  the  fact  that 
it  can  be  heard  to  advantage  on  Victor  records. 
The  caption  of  the  advertisement,  which  occu- 
pies a  space  five  columns  wide,  and  nearly  half 
a  page  deep,  was,  "The  Star  Spangled  Banner," 
and  the  text  matter  was  given  over  largely  to 
comments  on  that  song  itself  and  the  conditions 
under  which  it  was  written  by  Francis  Scott 
Key.  In  all  its  advertisements  the  Tusting 
Piano  Co.  also  announces  the  various  prominent 
artists  who  are  scheduled  to  appear  in  concert 
at  Ocean  Grove,  which  adjoins  Asbury  Park, 
and  the  fact  that  they  make  records  for  the 
Victor. 


"Think  not  on  yesterday,  nor  troubles  bor- 
row, on  what  may  be  in  store  for  you  to-mor- 
row, but  let  to-day  be  your  incessant  care — 
the  past  is  past.  To-morrow's  in  the  air.  Who 
gives  to-day  the  best  that  in  him  lies  will  find 
the  road  that  leads  to  clearer  skies." — John 
Kendrick  Bangs. 


Ward's  Khaki  Moving  Covers 


0 


Grade  "D"  Cover  with  No.  3  Straps. 


PROTECT  YOUR  MACHINES  FROM  ALL 
KINDS  OF  WEATHER 

and  will  enable  you  to  deliver  them 
free  from  dust,  scratches,  bruises 
and  all  other  finish  destroyers 

Our  covers  are  faced  with  Standard  Khaki, 
lined  with  a  heavy  grade  flannel,  interlined 
with  an  exceptionally  good  grade  of  heavy 
cotton  or  felt,  diagonally  and  closely  quilted, 
and  manufactured  according  to  the  usual 
superior  "WARD  New  London  "  quality. 

Grade  "D"  $51°  Grade  "K"  $7.52 

Carrying  Straps:  No.  1  $1.00;  No.  2  $2.00;  No.  3$3.50 

ORDER  SAMPLE  COVER  ON  APPROVAL 

With  Name  of  Machine  silk  embroidery  on  any  Cover ;  extra, ._25c. 

With  Dealer's  Name  and  Address,  first  Cover;  extra  $1.00 

Same  on  additional  Covers,  each  extra    50c. 

Write  for  booklet 

The  C.  E.  Ward  Co. 

(Well-known  Lodge  Regalia  House) 

101  William  St.,  New  London,  Ohio 

Also  Manufacturers  of  Rubberized  Covers 
and  Dust  Covers  for  the  Wareroom 
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The  Ku-Allen  Phonograph  Motor  has  been 
adopted  by  some  of  America's  leading  phono- 
graph manufacturers  because  it  is: 


Powerful,  Precise,  Quiet 
and  Long-Running 


THESE  qualities  are  possible  because  each  Ku-Allen  Phono- 
graph Motor  is  made  of  the  very  best  materials,  properly 
combined  by  master  mechanics. 

That  is  the  reason  each  Ku-Allen  produces  the  results  that  are 
essential  for  absolute  satisfaction. 

And  it  is  the  satisfaction  each  gives  that  has  made  the  Ku-Allen 
guarantee  possible. 

Division  of 

The  Starr  Piano  Company 

Richmond,  Indiana 


THE   TALKING   MACHINE  WORLD 


HOW  TO  MAKE  THE  SHOW  WINDOW  PAY  THE  STORE  RENT 

Some  Interesting  and  Valuable  Suggestions  on  This  Most  Important  Matter — Some  Methods  for 
Getting  the  People  Into  the  Store  Through  the  Appeal  of  the  Window  Display 


One  of  the  most  interesting  articles  in  the 
publication  recently  issued  by  the  New  York 
Talking  Machine  Co.  and  the  Chicago  Talking 
Machine  Co.,  Victor  distributors,  for  the  use  of 
their  dealers,  "Merchandising  Helps  for  Victor 
Dealers,"  is  entitled  "Making  the  Show  Window 
Pay  the  Rent."  The  increased  importance  of 
the  show  window  is  generally  recognized,  and 
this  article,  reproduced  below,  handles  this  time- 
ly subject  informatively  and  interestingly: 

"  'Making  the  Show  Window  Pay  the  Rent' — 
This  is  the  idea  of  a  Victor  dealer  and  is  worthy 
of  imitation — making  the  show  window  pay  the 
rent.  The  plan  of  this  dealer  is  to  consider  his 
show  window  as  one  of  his  salesmen  and  to 
:heck  up  the  business  produced  by  special  win- 
dow displays,  just  as  he  checks  up  the  sales 
nade  by  his  salaried  salesmen.  Your  show  win- 
Jow,  like  your  other  salesmen,  costs  you  money 
to  maintain  and  you  ought  to  know  whether  it 
is  producing  results  or  not.  Give  it  the  proper 
attention  and  it  will  produce  results,  for  nearly 
every  man  and  woman  that  passes  it  is  a  pos- 
sible customer. 

"How  can  I  get  more  customers?  That  is 
the  ever-present  question  with  the  business  man, 
and  so  far  as  the  retailer  is  concerned,  the  an- 
swer in  almost  every  case  is:  'Through  your 
windows.'  The  only  reason  why  a  window  is 
not  a  better  advertising  medium  than  a  news- 
paper is  that  it  isn't  seen  by  so  many  people. 
If  it  could  be,  it  would  have  the  newspaper  ad- 
vertisements backed  off  the  boards  in  a  great 
many  lines. 

"For  ^very  customer  who'  sees  the  inside  of 
ynur  store  there  are  a  hundred  possible  cus- 
tomers who  see  the  outside,  and  that  is  why 
the  store  window  should  have  even  more 
thought,  time  and  money  spent  on  it  than  any 
other  part  of  the  establishment.     Let  a  total 


stranger  come  to  town,  and  left  to  his  own  de- 
vices where  will  he  trade?  He  will  trade  at 
the  store  that,  seen  from  the  outside,  seems 
most  likely  to  supply  his  wants  most  satisfac- 
torily, and  he  will  base  his  judgment  not  so 
much  on  the  size  and  the  architecture  of  the 
store  as  on  the  things  he  sees  in  the  windows, 
and  the  way  they  are  arranged. 

"You  will  notice  how,  almost  .invariably,  ad- 
vertisements of  every  sort  and  kind  are  illus- 
trated in  some  way.  That  is  done  because  ad- 
vertising men  have  learned  that  the  public  needs 
to  see  a  thing  in  order  to  get  the  idea  of  it. 

"The  same  principle  applies  to  the  store  win- 
dow. One  of  the  most  successful  window  dis- 
plays possible  is  that  which  shows  a  typical 
'home  scene' — the  kind  of  corner  that  can  be 
found  in  any  comfortable  establishment.  Com- 
fortable looking  chairs,  a  rug,  a  library  table,  a 
lighted  lamp  on  it,  a  Victrola,  a  record  album 
open  on  the  table,  a  palm  or  two  and  perhaps  a 
bit  of  statuary  is  about  as  successful  a  display 
as  can  be  made,  because  it  shows  a  definite  pic- 
ture that  is  cozy-looking,  attractive  and  con- 
tains the  most  vivid  kind  of  hint  that  there  is 
a  lot  of  enjoyment  to  be  had  out  of  a  Victrola; 
but  variety  is  one  of  the  first  necessities  in  win- 
dow display,  and  it  isn't  desirable  to  keep  on 
using  that  and  nothing  more. 

"The  Voice  of  the  Victor  is  full  of  attractive 
window  display  suggestions.  Each  month  you 
will  find  there  new  ideas  fully  described  and  il- 
lustrated. They  are  designed  with  a  due  re- 
gard as  to  cost — frequently  the  designs  contain 
suggested  material  which  can  be  borrowed  from 
friendly  furniture  or  furnishing  houses;  and 
whenever  special  material  is  used  the  cost  is 
given,  together  with  the  name  of  the  concern 
from  whom  is  can  be  procured. 

"But   don't  be  a  copyist — be  an  originator. 


Use  the  other  fellow's  ideas  only  as  a  means 
of  stimulating  your  own  brain.  The  window 
that  creates  comment  in  one  town  will  not  al- 
ways attract  attention  in  another.  Keep  in 
touch  with  local  conditions  and  make  your  show 
window  a  part  of  the  news  of  the  day.  If  some 
well-known  singer  or  musician  is  billed  to  ap,- 
pear  in  your  town  on  a  certain  date  put  in  a 
special  window  display  the  week  before  and 
feature  the  records  made  by  the  artist  that  is 
coming.  The  new  monthly  supplements  of  Victor 
records  can  be  used  to  induce  the  passerby  to 
enter.  Lay  a  few  copies  in  the  front  of  your 
show  window  with  a  card  reading  'Copies  inL 
side — Free.  Glad  to  have  you  take  one  home 
with  you,'  or  display  three  popular  new  records 
in  the  window  with  a  card  reading  'Here  are 
three  really  fine  records — records  .that  you 
would  enjoy  hearing.  We  can  play  them  for 
you  in  a  few  minutes.     Won't  you  come  in?' 

"If  your  store  is  located  in  the  hotel  or  the- 
atre district,  that  is  to  say,  on  a  street  fre- 
quented at  night,  keep  your  windows  brightly 
illuminated  until  midnight.  It  is  a  good  plan 
to  put  the  window  in  its  'night  dress'  just  be- 
fore closing  the  store.  'Night  dress'  is  what 
one  Victor  dealer  calls  the  extra  show  window 
matter  that  he  displays  at  night  only.  In  the 
daytime  the  object  of  the  show  window  display 
is  to  bring  the  passersby  into  the  store,  so  the 
principal  feature  of  the  display  should  be  some- 
thing that  arouses  a  curiosity  that  can  only  be 
satisfied  by  entering  the  store.  At  night,  how- 
ever, when  the  store  is  closed,  the  object  of  the 
window  display  should  not  be  to  arouse  curi- 
osity but  to  convey  information. 

"Get  the  people  in  the  store — that's  the  way 
to  get  business.  And.  incidentally,  that's  the  way 
to  get  more  people  in,  for  it  is  human  nature 
to  follow  the  crowd.  Make  your  show  window 
pay  the  rent  by  keeping  the  store  full  of  peo- 
ple. Don't  begrudge  the  window  a  few  dollars 
for  show  cards,  plush  and  palms.  And,  finally, 
don't  let  the  same  display  stand  too  long." 


We  can  make  castings  of  this  nature  to 
your  order  in  quantities  and  at  attractive 
prices  and  deliveries. 

Send  samples  or  blue  prints  for  estimate. 


"INDIANA"  DIE  CASTING  CO. 

CORNELL  and  11th  STREETS  INDIANAPOLIS,  IND 
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ANNOUNCING  THE  NEW 

Domestic 

RECORD 


SIZE,  10-INCH 


LIST  PRICE,  70c. 


THIS  record  will  be  ready  for  the  market  in  October;  it  is  of  vertical  cut  and 
high  grade  in  every  particular. 

We  have  been  actively  engaged  for  the  past  year  preparing  for  this 
announcement,  and  have  perfected  every  feature  connected  with  record  manufacture 
so  that,  while  our  first  list  is  not  large,  every  selection  is  a  finished  recording. 

It  is  not  quantity,  but  quality,  that  is  exhibited  by  Domestic  Records  and 
we  anticipate  adding  to  selections  monthly. 

The  best  talent  only  will  appear  on  Domestic  Records,  as  from  every  stand- 
point quality  is  the  ruling  element  that  will  govern  their  manufacture. 

Our  list  of  selections  includes  vocal  quartettes,  trios,  duets  and  solos, 
instrumental  trios,  banjo  and  Hawaiian  guitar  selections,  band  and  orchestra 
numbers. 

Our  vocal  solos  are  accompanied  by  full  orchestras,  not  the  few  scattered 
instruments  that  are  frequently  used.  Our  bands  and  orchestras  are  played 
with  full  orchestration,  giving  a  wonderful  tone  effect. 

We  shall  shortly  add  1 2  inch  size  records  as  well,  the  list  prices  of  which 
will  be  announced  in  due  course. 

Our  first  bulletins  are  now  ready  for  distribution  and  dealers  are  invited 
to  write  for  full  particulars. 

Furthermore — 


We  announce  the  addition  of  two  floor  machines  to  the  Domestic  line, 
Baby  Grand  at  $100.00  and  Grand  at  $135.00. 

These  machines  have  many  new  and  exclusive  features  and  every 
detail  of  their  construction  is  of  the  highest  grade.  All  who  have  seen 
and  heard  them  have  predicted  a  phenomenal  sale  and  as  many  dealers 
have  stated  that  their  wonderful  volume  and  exceptional  tone  quality  places 
them  in  an  exclusive  class  among  talking  machines. 


DOMESTIC  TALKING  MACHINE  CORPORATION 


TRADE  MARK 


Horace  Sheble,  President 

33rd  AND  ARCH  STREETS, 

PHILADELPHIA,  PA. 


Pacific  Coast  Sales  Agent 

Walter  S.  Gray 

422  Chronicle  Building 

San  Francisco,  Cal. 
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And  now  Riccardo  Stracciaii!  The  opening  Fall  announce- 
ment of  the  Columbia  is  of  much  interest  to  all  music  lovers — 
the  advent,  as  an  exclusive  artist,  of  Riccardo  Stracciari,  one 
of  the  greatest  Italian  baritones  of  history.  His  initial  record- 
ing of  Figaro's  song  from  Rossini's  "Barber  of  Seville"  appears 
in  the  September  10th  Columbia  Mid-month  list. 

Columbia  Graphophone  Co 

Woolworlh  Building,  New  York 


UNUSUALLY  LARGE  STOCKS  HELD  BY  MILWAUKEE  TRADE 


Efforts  of  Jobbers  and  Dealers  to  Fortify  Thems 
Big  Music  Show  Next  Month  Abandoned 


elves  for  Fall  Demands  Show  Results — Plan  for 
— New  Victrola  Store  Opened — Other  News 


Milwaukee,  Wis.,  September  10. — If  the  talk- 
ing machine  business  of  future  summer  seasons 
is  as  good  as  the  period  now  coming  to  a  close 
in  this  section,  there  will  be  no  happier  class 
of  men  than  dealers  in  talking  machines.  The 
summer  of  1917  stands  out  in  the  history  of 
the  trade  as  one  which  has  exceeded  every  pre- 
vious record  for  this  period.  More  than  that, 
as  the  summer  progressed,  business  developed 
in  an  even  greater  degree,  and  the  trade  is 
entering  a  fall  and  holiday  season  with  the  rosi- 
est prospects  they  have  known  since  the  talk- 
ing machine  business  was  conceived. 

Unusually  large  stocks  of  machines  and  rec- 
ords are  now  held  in  Milwaukee,  due  to  the  her- 
culean effort  made  by  jobbers  and  dealers  to 
fortify  themselves  against  possible  shortage 
later  in  the  year,  when  the  movement  of  crops, 
troops,  munitions  of  war  and  other  war-time 
necessities  will  reach  its  height.  This  has  been 
accomplished  in  the  face  of  the  unprecedented 
summer  demand.  If  the  various  manufacturers 
continue  to  supply  goods  in  the  same  measure 
as  they  have  in  the  last  month  or  two,  there 
will  be  machines  for  all  during  the  coming  fall 
and  holiday  season.  It  will  be  a  welcome  relief 
from  the  shortages  experienced  in  these  brisk 
selling  seasons  in  past  years. 

The  existence  of  a  state  of  war  seems  to  have 
accentuated  rather  than  retarded  business,  ac- 
cording to  the  best  posted  men  in  the  local 
trade.  The  excitement  of  the  moment  has  cre- 
ated a  demand  for  music  that  is  really  diffi- 
cult to  fill.  People  have  turned  to  the  talking 
machine  and  phonograph  as  a  means  of  finding 
expression  of  feeling  and  sentiment.  In  Mil- 
waukee, as  well  as  elsewhere,  the  consumma- 
tion of  the  wish,  "A  Talking  Machine  in  Every 
Home,"  is  rapidly  becoming  a  fact. 

It  seems  likely,  as  this  is  written,  that  the 
Milwaukee  Association  of  Music  Industries  will 
abandon  its  plan  of  conducting  a  big  music 
show  in  the  Auditorium  during  the  week  of  Oc- 
tober 1  to  6.  There  appears  to  be  only  a  bare 
possibility  that  the  association  at  its  next  meet- 
ing will  take  favorable  action,  as  the  special 
show  committee  feels  that  the  proposition  might 
not  be  the  success  it  should  be  under  existing 
circumstances.  The  expenses  of  the  show  were 
figured  out  to  be  $5,000,  and  so  far  it  has  been 
possible    to    sell   space    amounting    to  $.3,500. 


While  admission  fees  and  other  income  might 
make  up  the  remaining  $1,500,  it  is  the  opinion 
of  the  committee  that  the  ever-changing  trend 
of  events  might  raise  unforeseen  obstacles. 
Rather  than  run  the  risk  of  encountering  a 
fairly  large  deficit,  the  committee  probably  will 
recommend  that  the  show  be  postponed  until 
next  spring.  With  the  exception  of  one  or  two 
dealers  in  talking  machines,  the  local  trade  gave 
the  project  whole-hearted  support,  and  if  the 
plan  is  abandoned  for  the  present,  its  success 
later  will  be  assured. 

Milwaukee's  newest  downtown  Victrola  store, 
that  of  the  Kesselman-O'Driscoll  Co.,  at  258 
West  Water  street,  was  formally  opened  to  the 
public  on  September  1.  The  new  store  in  truth 
is  what  its  name  indicates,  a  "Victor  Palace." 
Louis  M.  Kesselman  and  Michael  O'Driscoll. 
who  have  been  retailing  Victrolas  at  1920  Fond 
du  Lac  avenue,  on  the  upper  west  side  of  Mil- 
waukee, for  several  years,  have  reared  a  new 
business  in  the  heart  of  the  business  section  that 
would  do  credit  to  the  largest  cities  of  the  na- 
tion. The  new  Victor1  Palace  occupies  a  three- 
story  building  that  has  been  equipped  with  the 
most  modern  devices  known  to  the  industry.  A 
feature  is  the  record  counter,  "three  steps  from 
the  entrance,  where  you  can  get  that  record 
in  a  minute  while  transferring  on  your  way 
home."  The  company  has  adopted  as  its  motto, 
"Where  Satisfaction  Binds  Every  Transaction," 
and  past  experience  makes  certain  that  it  is 
well-chosen. 

The  Badger  Talking  Machine  Co.,  135  Second 
street,  Victor  jobber,  makes  an  enthusiastic 
report  on  present  and  future  business  condi- 
tions. The  company  has  been  doing  fine  work 
in  supplying  Victor  retailers  throughout  Wis- 
consin and  upper  Michigan  with  ample  stocks 
for  coming  trade,  and  its  efforts  appear  to  be 
very  much  appreciated,  judging  from  letters 
received  by  the  company.  Other  large  jobbers, 
such  as  the  Edison  Co.,  of  Milwaukee,  213  Sec- 
ond street,  Edison;  the  Pathephone  Co.,  of 
Wisconsin,  183-185  Fourth  street,  Pathe;  A.  G. 
Kunde,  516  Grand  avenue,  Columbia;  the  Bruns- 
wick-Balke-Collender  Co.,  275-279  West  Water 
street,  Brunswick;  the  Premier  Talking  Ma- 
chine Co.,  220  West  Water  street,  Premier,  and 
Edmund  Gram  Music  House,  414-416  Milwaukee 
street.   Aeolian-Vocalion,  likewise  have  shown 


PERSONAL  SERVICE 

The  members  of  our  Company  are  always  available  and 
will  gladly  see  you  personally  or  write  you  at  any  time  we 
can  possibly  serve  you. 

Why  not  communicate  at  once  with  us? 

BADGER  TALKING  MACHINE  CO.  iKff£s,5S;: 

VICTOR  DISTRIBUTORS 


what  real  service  is  like  in  these  times  of  stress. 

Probably  the  largest  single  retail  shipment  of 
phonographs  ever  received  by  any  local  dealer 
are  the  six  carloads  of  Sonora  machines  delivered 
to  Charles  J.  Orth,  504  Grand  avenue,  during 
the  last  week  of  August.  Mr.  Orth  is  one  of 
the  largest  Sonora  retailers  in  the  United  States 
and  has  been  selling  machines  so  fast  that  it 
has  been  extremely  difficult  to  keeps  stocks  in 
shape.    The  higher-priced  Sonoras  are  favored.. 

Paul  Seeger,  manager  of  the  Aeolian-Vocal- 
ion and  Columbia  departments  of  the  Edmund 
Gram  Music  House,  414-416  Milwaukee  street, 
continues  to  make  scores  of  new  friends  for 
these  machines  every  week.  Mr.  Seeger  has 
built  up  an  enormous  business  in  the  short  time 
that  the  Vocalion  has  been  on  the  market. 

The  Magnola  was  introduced  to  a  large  clien- 
tele in  the  lake  shore  district  of  eastern  Wiscon- 
sin recently,  when  the  Steussy-Schulz  Piano 
Co.,  525  Grand  avenue,  made  a  special  demon- 
stration at  the  Manitowoc  county  fair  in  Mani- 
towoc. J.  F.  Herzog,  manager  of  the  Steussy 
company's  Manitowoc  branch,  was  assisted 
during  the  fair  by  Henry  M.  Steussy. 

Gifts  of  talking  machines  and  records  to 
units  of  the  military  forces  of  Wisconsin  have 
been  numerous  in  jecent  weeks.  From  many 
points  come  reports  that  not  only  have  dealers 
presented  machines  and  records  to  home  com- 
panies now  in  camps,  but  they  have  been  doing 
a  large  business  in  machines  and  records  pur- 
chased by  subscription.  Sales  of  records  for 
this  purpose  have  been  a  prominent  feature  of 
record  business  throughout  the  summer.  Hun- 
dreds of  old  records,  too,  are  being  sent  to  the 
mobilization  camps  by  private  owners,  who- 
then  replenish  their  libraries  with  new  records. 

A  large  phonograph  manufacturing  industry 
will  be  established  in  Manitowoc,  Wis.,  accord- 
ing to  reports  from  that  city.  The  Republic 
Phonograph  Co.  has  been  incorporated  with  a 
capital  stock  of  $100,000,  and  will  engage  in  the 
manufacture  of  a  full  line  of  machines,  featur- 
ing an  all-steel  instrument  designed  by  a  local 
inventor.  The  Republic  machine  already  is 
being  manufactured  in  Chicago,  but  the  facili- 
ties there  are  inadequate.  The  new  company, 
it  is  said,  will  absorb  the  Invincible  Metal  Fur- 
niture Co.,  of  Manitowoc,  and  enlarge  the  plant 
about  100  per  cent.  The  manufacture  of  metal 
furniture  and  fixtures  is  to  be  continued  along 
with  the  production  of  talking  machines. 

Miss  Hilda  Babler,  sister-in-law  of  Henry  M, 
Steussy,  manager  of  the  Steussy-Schulz  Piano 
Co.,  the  local  Magnola  distributor,  was  killed 
in  an  unfortunate  automobile  accident  near 
Milwaukee  on  August  27.  Edwin  Steussy,  New 
Glarus,  Wis.,  manager  of  the  Levitan-Steussy 
Co.,  piano  and  talking  machine  dealers,  brought 
Miss  Babler  and  his  fiancee,  Miss  Helen  Freitag, 
to  Milwaukee  to  visit  Henry  Steussy  and  fam- 
ily, and  on  the  return  trip  in  Mr.  Steussy's  Hud- 
son touring  car,  an  unavoidable  collision  oc- 
curred when  a  car  ahead  shot  into  a  lateral 
road  as  Mr.  Steussy  was  attempting  to  pass.  Mr. 
Steussy  was  slightly  injured  and  Miss  Freitag 
sustained  serious  wounds. 
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Music  on  Both 
Sides — Play  on 
All  Phonographs 


Big  Sales  Certain! 


The  instant  and  continued 
satisfaction  given  by  Emerson 
Records  —  backed  up  by 
National  Advertising  in  the 
Saturday  Evening  Post — as- 
sures big  sales  for  YOU.  It's 
a  real  opportunity  for  sure, 
all-th  e-year-round  profits  with 
quick  turn-overs. 

EMERSON  RECORDS 

are  fine,  big  discs  of  the  high- 
est quality — real,  live  records 


— with  music  on  both  sides — 
popular  selections  by  famous 
stars,  and  by  orchestras  and 
bands  not  excelled  by  any. 

Thousands  of  dealers  now 
selling  them.  Play  a  long 
time  for  the  price.  Music  edge 
to  edge.  Sell  without  demon- 
stration. If  you  don't  handle 
Emerson  Records  it's  worth 
money  to  you  to  mail  the 
above  coupon  now. 


25c  each.     35c  in  Canada. 


EMERSON  PHONOGRAPH  COMPANY,  Inc. 

3  West  35th  Street  NEW  YORK  CITY 

mereon  Record? 
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ANNA  CASE  PRESENTS  EDISON  MACHINE  TO  SOLDIERS 

New  Army  and  Navy  Model  Presented  to  Men  of  Third  New  Jersey  Infantry  by  Popular  Edison 
Star — Col.  Landon  Makes  Speech  of  Acceptance — Governor  Edge  an  Interested  Participant 


Sea  Girt,  N.  J.,  September  5. — One  of  the  great- 
est occasions  in  the  life  of  Anna  Case,  the  noted 
opera  artist,  occurred  recently  when  she  presented 
ah  Edison  Army  and  Navy  phonograph  to  the 
men  of  the  Third  New  Jersey  Infantry  now  in 
camp  here.  Miss  Case  was  accorded  a  great 
reception,  and  Governor  Edge,  of  New  Jersey, 
presented  her  to  the  regiment  as  an  American 
girl  who  typifies  Americanism  of  the  best  kind. 
Col.  Thos.  B.  Landon,  a  grizzled  veteran  of 
thirty-two  years'  military  service,  referred  to 
her  as:  "One  who  came  to  Sea  Girt  eight  years 
ago  as  a  private  and  returned  as  a  Major-Gen- 
eral  among  the  world's  noted  singers."  It  was 
a  happy  day  both  for  Miss  Case  and  the  soldier 
boys  who  received  her  gift.     The  Colonel's  re- 


It's  businesslike  in  appearance,  compact,  made 
to  stand  the  rough  wear  and  tear  of  military 
outdoor  life,  and  it  will  fill  our  musical  re- 
quirements so  well  that  we  shall  never  forget 
the  gracious  little  American  girl  who  gave  it 
to  us. 

"Miss  Case,  in  behalf  of  the  soldiers  here  as- 
sembled, I  cannot  find  adequate  words  to  ex- 
press appreciation  of  the  thoughtfulness  you 
have  so  graciously"  shown  in  making  this  gift 
to  us.  Many  lonely  nights  will  be  enlivened  by 
the  music  from  this  instrument  and  the  memory 
of  the  girl  who  gave  it  will  remain  with  us  no 
matter  where  we  go.  Your  singing  of  the  'Star 
Spangled  Banner'  and  'Our  America,'  the  song 
of   your  own   composition,  will   remain   as  a 


Miss  Anna  Case  Singing  "Star  Spangled  Banner"  at  Military  Camp  at  Sea  Girt,  New  Jersey — 
(Insert)  Governor  Edge,  Miss  Case  and  Col.  Landon 


marks  grew  out  of  the  fact  that  eight  years 
ago  Miss  Case,  then  a  struggling  young  church 
singer  at  Ocean  Grove,  was  introduced  to  Gov- 
ernor Stokes,  who  was  then  at  Sea  Girt  during 
military  maneuvers. 

The  impressive  moment  of  the  day  came  when 
Miss  Case,  in  presenting  the  phonograph,  sang 
"The  Star  Spangled  Banner,"  and  followed  it  as 
an  encore  with  "Our  America,"  a  song  which 
she  herself  composed.  In  accepting  the  phono- 
graph Col.  Landon  said: 

"Boys,  that  instrument  is  just  the  thing  for  us. 


FACTS  ABOUT  THE 

KENT  ATTACHMENT  NO.  1 

To  Play  Lateral  Cut  Records  on  the 
Edison  Diamond  Disc  Phonograph 


Patented  March  2,  1915 


It  has  been  recognized  by  experts  the  most  perfect 
device  of  its  kind  on  the  market. 

It  has  been  on  the  market  ever  since  the  Edison  Diamond 
Disc  made  its  appearance. 

It  can  be  had  with  or  without  reproducer  and  is  made 
in  two  lengths. 

It  is  guaranteed  by  the  Manufacturer  in  every  way. 

F.  C.  KENT  &  CO. 

Manufacturer  of  Phonograph  Accessories 


24  Scott  Street 


Newark,  N.  J. 


memory  often  revived  when  we  hear  a  record 
of  your  voice  on  this  war  phonograph  singing 
the  national  anthem.  Now,  boys,  just  to  show 
Miss  Case  what  we  all  think  of  her  let's  give 
three  rousing  cheers  for  the  American  girl  who 
has  been  so  kind  to  the  Third  New  Jersey  In- 
fantry." The  hearty  cheers  which  came  in  an- 
swer brought  the  tears  to  the  eyes  of  Miss  Case. 
It  was  Governor  Edge  who  led  the  cheering. 

As  the  big  automobile  with  Miss  Case  came 
down  the  main  company  street,  shortly  before 
the  presentation  exercises  were  scheduled  to 
begin,  Colonel  Landon  quickly  formed  his  men 
into  company  squads,  and  after  going  through 
some  military  maneuvers  they  formed  a  big  hol- 
low square  about  Miss  Case,  Governor  Edge  and 
the  wives  of  the  officers  who  had  been  invited. 
Motion  picture  cameras  clicked,  there  was  a  rip- 
ple of  applause  from  the  civilians  present,  and 
the  soldiers  at  attention  had  hard  work  con- 
trolling the  impulse  to  applaud  as  the  pretty 
Metropolitan  opera  artist  made  her  way  to  the 
platform.  When  the  Edison  Army  and  Navy 
phonograph  came  into  view,  two  soldiers  carry- 
ing it,  the  band  struck  up  the  "Star  Spangled 
Banner,"  and  Miss  Case  began  to  sing-. 


"NICHOLSON" 

New  Catalog  Showing  New  Styles 

RECORD  CABINETS 

strictly  high-grade  construction  at  prices 

BELOW  COMPETITION 

Write  for  a  copy  of  the  catalog  and  our 
special  free  advertising  help  for  dealers. 

K.  NICHOLSON  FURNITURE  C0.,cv^y> 

Sectional  Bookcases  and  Record  Cabinets 


The  next  afternoon  Miss  Case  was  the  guest 
of  Governor  Edge,  General  Barber  and  his  staff, 
with  Colonel  Landon  and  his  staff  also  being 
present.  She  again  sang  the  "Star  Spangled 
Banner."  Anna  Case  was  very  happy  when 
she  started  for  Asbury  Park  in  time  to  sing  that 
night  at  Ocean  Grove.  Two  notable  receptions 
have  been  accorded  Anna  Case  within  a  few 
months.  Singing  for  the  French  Commission 
and  Marshal  Joffre  at  the  Fifth  avenue  mansion 
of  Henry  C.  Frick,  and  the  wonderful  ovation 
there  received,  together  with  the  demonstration 
Wednesday,  are  events  that  Miss  Case  should 
never  forget. 


SAUL  BIRNS  TO  HANDLE  PIANOS 

Well-Known  Talking  Machine  Dealer  to  Ex- 
pand His  Business  on  Second  Avenue 


Saul  Birns,  who  has  built  up  a  most  success- 
ful retail  Victor  business  at  111  Second  avenue, 
New  York,  has  arranged  to  add  a  line  of  pianos 
and  is  at  present  having  the  building  adjoining 
his  present  talking  machine  warerooms  re- 
modeled to  house  the  piano  department,  which 
will  be  opened  about  September  15.  The  quar- 
ters will  be  attractively  decorated  and  a  large 
electric  sign  will  mark  the  two  buildings  occu- 
pied by  Mr.  Birns.  Mr.  Birns  came  from  Ger- 
many 13  years  ago  as  a  poor  immigrant  and  a 
few  years  later  became  a  Victor  dealer  with  a 
capital  that  might  be  termed  a  shoestring.  He 
now  owns  the  building  occupied  by  his  Victor 
^tore,  as  well  as  the  one  adjoining  it,  which 
he  will  use  for  displaying  pianos. 


HANDSOME  QUARTERS  IN  FRESNO 

Nishkian's  Phonographic  Shop  Now  Settled  in 
New  Home  in  That  City 


Fresno,  Cal.,  September  3. — Nishkian's  Phono- 
graphic Shop  is  now  located  in  an  elaborate 
new  home  at  1046  Eye  street,  this  city,  where 
it  is  attracting  the  attention  of  almost  everyone 
interested  in  music.  The  store  has  two  large 
display  windows  that  serve  to  catch  the  eye  in 
every  direction.  On  the  mezzanine  floor  of 
the  shop  there  has  been  installed  a  well  equipped 
concert  hall  for  talking  machine  recitals,  and 
the  use  of  which  is  granted  free  to  musical 
societies  and  clubs.  Mr.  Nishkian  handles  both 
the  Victor  and  Edison  lines,  and  reports  an  ex- 
cellent trade  in  both  machines  and  records. 


MICHIGAN  LAW  AGAINST  FAKE  ADS 

Detroit,  Mich.,  September  4. — Laws  designed  to 
prevent  fraudulent  advertising  in  this  State  and 
which  were  passed  by  the  last  legislature  are 
now  in  effect.  They  are  aimed  particularly 
against  State  bankruptcy  and  insolvency  cases 
and  also  prohibit  a  wilful  misstatement  of  facts 
in  advertisements. 


WALL-KANE  STEEL  NEEDLES 

Are  the  original   genuine  ten-in-one  Steel  Needles 
Each  needle  is  guaranteed  to  play  ten  records 
BEWARE  OF  IMITATIONS 


This  handsome  melal  enamel  display  stand  hclcsbl)  packages, 
2  doz.  extra  loud,  I  doz.  medium  and  2  doz.  loud:  each  package 
containing  50  WALL-KANE  needles,  retailing  for  10c. 

Price  of  Stand  to  dealers,  $3.90.    Single  packages,  6c. 
JOBBING  TERRITORY  OPEN 

Progressive  Phono.  Supply  Co. 


145  WEST  45th  STREET, 


NEW  YORK  CITY 
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MANY  EVIDENCES  OF  PROSPERITY  FOUND  IN  BUFFALO 

Great  Manufacturing  Activity  in  That  City  Keeps  Inhabitants  Well  Supplied  With  Money — Neal, 
Clark  &  Neal  Plan  Big  Opening — General  Trade  News 

Buffalo,  N. 


Y.,  September  7. — Superlatives 
would  be  appropriate  to  express  the  big  busi- 
ness which  the  Buffalo  talking  machine  dealers 
expect  during  the  last  four  months  of  1917. 
The  public's  sentimental  nature,  which  craves 
for  talking  machine  music  and  other  pleasures 
of  old-fashioned  home  life,  has  been  developed 
to  the  highest  pitch  by  the  fast-recurring  events 
bearing  on  this  country's  present  crisis.  Buf- 
falonians  have  money  too — plenty  of  it.  The 
enterprising  dealers  see  plainly  this  prospective 
business  and  the  many  evidences  of  prosperity. 
Trade  conditions,  which  were  somewhat  upset 
during  the  summer  on  account  of  the  selective 
draft,  food  control  agitation,  etc.,  are  now  im- 
proved. No  wonder  the  dealers  claim  good 
grounds  for  their  optimism. 

Neal,  Clark  &  Neal's  new  store  at  473  Main 
street  will  have  its  grand  opening  some  time 
between  September  IS  and  October  1.  Com- 
plete details  will  be  given  in  the  next  issue  of 
The  World.  W.  J.  Bruehl,  retail  manager  of 
this  firm,  attended  the  Victor  educational  con- 
vention. 

Laurens  Wilgus,  manager  of  the  New  Edison 
department  of  Bricka  &  Enos,  has  returned 
from  a  business  and  pleasure  trip  to  New  York 
City.  He  will  conduct  several  New  Edison  re- 
citals this  fall.  The  opening  .of  a  "children's 
section"  near  the  Edison  department  is  stimu- 
lating the  talking  machine  trade  at  this  store. 

Some  of  the  talking  machine  dealers  will  at- 
tend the  American  Musical  Convention  in  Lock- 
port,  N.  Y.,  September  30  to  October  6. 

The  National  League  of  Woman's  Service  is 
planning  to  open  a  club  in  Buffalo  for  soldiers, 
sailors,  aeroplane  men  and  others  in  military 
service.  It  is  expected  that  the  promoters  will 
regard  a  talking  machine  and  a  piano  as  among 
the  requisites  of  the  place. 

L.  M.  Cole,  manager  of  John  G.  Schuler's 
Sonora  department,  has  returned  from  a  visit 
to  the  Sonora  headquarters  in  New  York.  He 
also  visited  C.  W.  Snow  &  Co.,  of  Syracuse, 
Sonora  jobbers. 

C.  M.  Logan  and  A.  W.  Fiscus,  salesmen  for 
W.  D.  &  C.  N.  Andrews,  recently  attended  the 
Victor  educational  convention  at  the  Victor  fac- 
tory. This  firm  reports  that  it  has  not  been 
affected  as  yet  by  railroad  embargoes. 

C.  M.  Wall,  of  the  local  branch  of  the  Co- 
lumbia Graphophone  Co.,  has  returned  from  his 
vacation  in  New  York  City.  He  was  included 
in  the  Government's  selective  draft. 

"The  Columbia  business  last  month  proved 
to  be  the  largest  for  August  in  the  history  of 
this  store,"  said  Mr.  Wall.  "The  outlook  for 
fall  trade  is  very  promising,  as  we  have  booked 
many  large  orders  for  future  shipments." 

R.  L.  Hollinshead,  sales  manager  of  the  Ver- 
beck  Musical  Sales  Co.,  Inc.,  which  handles  the 
Delpheon  and  Operolla  phonographs,  has  re- 
turned from  a  trade  trip  to  Detroit. 


Fifty  collection  experts  from  various  parts  of 
the  country  recently  held  a  convention  at  the 
Hotel  Statler,  Buffalo.  Modern  methods  of  run- 
ning down  "dead  beats"  in  the  talking  machine 
trade  and  many  other  lines  were  discussed. 

The  Buffalo  Chamber  of  Commerce,  of  which 
some  of  the  talking  machine  dealers  are  mem- 
bers, has  adopted  a  resolution  against  "tag  days" 
conducted  in  the  streets  for  charitable  purposes. 
The  taggers  often  become  a  pest  and  in  some 
cases  the  money  collected  is  not  used  for  the 
purposes  advertised. 

Buy  your  talking  machines  and  other  merchan- 
dise at  the  stores  during  only  one  hour  a  day. 
This  is  the  newest  suggestion  of  a  Buffalonian, 
who  believes  that  his  plan  would  release  an 
army  of  young  men,  who  could  be  trained  for 
the  trenches. 

William  E.  Moessinger,  treasurer  of  the  Kurtz- 
mann  Piano  Co.,  Victor  dealers,  has  received 
his  commission  as  first  lieutenant,  field  artillery 
section,  officers'  reserve  corps.  He  was  one  of 
the  guests  of  honor  at  a  military  luncheon  of 
the  Gyro  Club,  Buffalo,  of  which  he  is  a  mem- 
ber. Alexander  J.  Cordes,  son  of  Mrs.  F.  Cordes, 
president  of  C.  Kurtzmann  &  Co.,  is  a  promi- 
nent member  of  the  aviation  corps  at  Ithaca. 

The  William  Hengerer  Co.  is  using  consider- 
able newspaper  space  to  advertise  "the  big  hits 
from  the  September  Victor  list." 

Carl  and  Alvin  Kaeppel,  of  the  Kaeppel  Piano 
Co.,  Victor  dealers,  have  returned  from  a  motor 
trip  to  Philadelphia. 

J.  N.  Adam  &  Co.  are  using  these  two  window 
signs:  "Paderewski  Plays  Chopin's  Famous 
Polonaise  Militaire,  Victor  Department,"  and 
"The  Wonderful  La  Marseillaise  by  Frances 
Aida — a  Truly  Great  Record.  Victrola  Depart- 
ment." Manager  Gardner  of  the  Victrola  sec- 
tion of  this  store  has  already  begun  plans  for 
his  holiday  business.  During  the  past  month 
this  company  has  found  the  country  trade  profit- 
able. 

L.  B.  Adams,  of  the  Adams-Koenig  Piano  Co., 
recently  visited  his  son,  Robert  Adams,  a  cor- 
poral in  Troop  I,  New  York  Cavalry,  located 
in  Brooklyn.  Mr.  Adams,  Sr.,  also  visited  Wash- 
ington. His  other  son,  John  M.  Adams,  has  en- 
tered the  Ithaca  aviation  corps  training  school. 

William  H.  Daniels,  of  Denton,  Cottier  & 
Daniels,  has  returned  from  a  delightful  vaca- 
tion "somewhere  along  the  Atlantic  Coast."  C. 
H.  Heinike,  manager  of  the  Victrola  depart- 
ment of  this  store,  was  recently  visited  by  O.  K. 
Houck,  of  the  Houck  Piano  Co.,  Memphis.  F. 
M.  Farrar,  Victrola  salesman  for  this  firm,  has 
returned  from  his  vacation. 

The  Buffalo  talking  machine  stores  in  the 
downtown  district  were  decorated  during  the 
Eagles'  national  convention,  which  attracted  sev- 
eral thousand  visitors. 

Howard  G.  Shartle  and  S.  H.  Rous,  connected 
with  the  Victor  factory,  recently  called  a  meet- 


Read  the  trade-mark 
carefully,  hear  the  machine,  and 
you'll  agree  that  it  is  truly 
The  World's  Musical  Instrument. 

Send  for  our  special  proposition 

HOFFAY  TALKING  MACHINE  CO.,  Inc. 


3  WEST  29TH  STREET 


NEW  YORK  CITY 


ing  of  local  Victor  dealers  at  Denton.  Cottier 
&  Daniels,  to  get  their  views  in  regard  to  rec- 
ords and  record  catalogs.  The  session  was  well 
attended.  Valuable  suggestions  were  offered  by 
those  present. 

Eugene  Schultz  has  joined  the  staff  of  the 
Jones  Piano  Co.  C.  A.  Gifford,  sales  manager, 
spent  his  vacation  in  Toronto. 

The  Hoffman  Piano  Co.  is  planning  a  vigor- 
ous Sonora  campaign.  Members  of  the  Hoff- 
man staff  sought  these  vacation  places:  S.  D. 
Klinginsmith,  salesman,  Conneaut  Lake,  Pa.;  H. 
Conger,  salesman,  Angola;  Miss  Anna  Gortzig, 
bookkeeper,  Yarysburg,  N.  Y.;  Frank  Thomas, 
tuner,  Cattaraugus,  N.  Y. 

Alfred  O.  Bald,  a  Columbia  dealer  at  West 
Ferry  and  Grant  streets,  attended  the  jewelers' 
national  convention  in  St.  Louis  the  last  week 
in  August.  Lawrence  H.  Montague,  another 
Columbia  dealer,  spent  his  vacation  with  his 
family  on  the  Canadian  side  of  Lake  Erie. 

Among  the  admirers  of  the  attractive  window 
displays  of  Winegar,  Lindsay  &  Seales  are  hun- 
dreds of  patrons  of  the  Teck  Theatre,  which  has 
opened  for  the  season.  This  firm  is  located  in 
the  Teck  Building. 

Albert  Schuler,  an  Edison  dealer,  has  returned 
from  a  month's  vacation. 


SONORA  AGENCY  IN  BEMIDJI,  MINN, 

The  George  T.  Baker  Co.,  of  Bemidji,  Minn., 
well-known  jewelry  house,  has  recently  arranged 
to  open  a  department  devoted  exclusively  to  the 
products  of  the  Sonora  Phonograph  Corp.,  and 
a  complete  line  of  Sonora  phonographs  will  be 
handled.  Mr.  Baker  is  one  of  the  most  pro- 
gressive merchants  in  Bemidji.  and  has  recently 
added  several  lines  of  musical  instruments  to  his 
business. 


George  Leonard,  jeweler,  Darlington,  Wis., 
has  established  a  talking  machine  department 
and  will  feature  the  Brunswick.  Wisconsin  jew- 
elers have  taken  kindly  to  the  talking  machine 
to  make  up  a  high  class  business,  and  especially 
in  the  smaller  cities  of  the  State  there  is  hardly 
a  leading  jewelry  store  where  a  talking  machine 
cannot  be  purchased. 


I.  J.  Parks,  Rice  Lake,  Wis.,  has  forsaken 
the  life  insurance  business  and  will  open  a  talk- 
ing machine  and  piano  store. 


Here  Is  What  Everyone  Wants 

An  Automatic  Top' Release 

For  Victrola  XI  and  all  larger  types.  Eliminates  touching 
brace  holding  up  cover.  Simple  in  construction  and  easily 
attached.    Guaranteed  to  work  perfectly.    Order  sample  now. 

Price,  Nickel  Plated  $1.25,  Gold  Plated  $1.75 

Liberal  discount  to  dealers  and  jobbers 
Sold  only  through  Victor  Distributors 

W.  D.  &  C.  N.  Andrews,  Buffalo,  N.Y. 
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-  The  Trade  In  Philadelphia  And  Locality 


The  most  accessible  jobbing  stock  of 

VICTOR  RECORDS 
VICTROLAS 
VICTOR  SUPPLIES 

to  be  found  in  the  EAST  assures  complete 
shipments. 

WEYMANN 

Victor  Distributors 

EVERYTHING  MUSICAL 

1108  Chestnut  Street  Philadelphia,  Pa. 


Philadelphia,  Pa.,  September  4. — The  dealers 
of  Philadelphia  are  complaining  because  the 
talking  machine  business  in  August  did  not 
run  as  much  further  ahead  of  last  year  as  they 
had  expected,  but  they  attribute  it  not  to  a 
lack  of  desire  on  the  part  of  the  public  to 
buy,  but  because  they  were  able  to  receive 
but  few  machines  from  the  factories. 

Rut  the  bulk  of  the  business  in  August  was 
on  records.  The  dealers  have  been  ordering 
early  this  year,  and  the  jobbers  have  been  able 
to  fill  orders  almost  100  per  cent.  This  was 
fortunate  in  that  it  brought  the  business  up  to 
a  good  substantial  basis,  and  left  the  trade  to 
start  the  first  fall  month  of  the  year  in  excellent 
financial  shape. 

Record  Business  Very  Active 

Louis  Buehn,  of  the  Louis  Buehn  Co.,  says 
regarding  August:  "The  machine  business 
dropped  off  rather  perceptibly.  The  record 
business,  however,  kept  up  remarkably  well. 
The  promise  from  the  Victor  Co.  is  that  we  will 
get  substantial  shipments  of  machines  for  the 
fall  months.  The  outlook  is  good,  and  I  do 
not  see  any  reason  why  we  should  not  have 
a  phenomenal  business." 

Mr.  Buehn  expects  to  close  his  cottage  at 
Ocean  City  at  the  end  of  this  week  and  bring 
his  family  back  to  his  city  home.  F.  B.  Reineck 
has  just  returned  from  a  delightful  vacation 
spent  at  Wildwood. 

Looks  for  Very  Busy  Fall 

The  Penn  Phonograph  Co.  have  practically 
the  same  report  to  make  as  the  Buehn  firm. 
They  have  felt  keenly  the  shortage  of  Victor 
machines,  but  had  a  phenomenal  business  in 
records  and  were  able  to  supply  completely  all 
the  orders  received.  T.  W.  Barnhill  returned 
on  Monday  of  this  week  from  a  quiet  but  en- 
joyable two  weeks'  vacation.  He  says  that  he 
believes  the  talking  machine  trade  is  in  line 
for  the  biggest  fall  it  has  ever  enjoyed,  and  with 
the  recent  complete  rebuilding  of  the  Penn  quar- 
ters, they  are  now  in  a  position  to  handle  the 
trade  much  better  than  ever  before. 

Edison  Dictating  Machine  in  Demand 

The  Edison  Dictating  Machine  enjoyed  a 
phenomenal  business  in  August  and  it  was  the 
largest  August  they  have  ever  had  by  consid- 
erable per  cent.  They  recently  added  to  their 
force  two  new  salesmen,   Messrs.  Cheeseman 


and  Lund,  and  they  report  that  business  looks 
very  promising  for  the  fall. 

Anticipate  Heavy  Fall  Business 

H.  A.  Weymann  came  up  from  the  shore, 
where  he  has  a  cottage,  on  Tuesday  morning, 
after  spending  several  days  there  with  his 
family.  He  says  that  all  the  men  are  back  to 
work,  and  they  anticipate  a  very  heavy  busi- 
ness from  this  on.  He  says:  "It  promises  to 
be  the  biggest  fall  in  our  wholesale  line  that 
we  have  ever  enjoyed.  From  now  oh  Victrolas 
will  be  coming  in  from  the  factory  in  sufficient 
numbers  to  enable  us  to  make  practically  com- 
plete shipments  to  our  various  dealers,  and  as 
to  our  record  business  in  August,  it  has  simply 
been  phenomenal,  showing  an  increase  of  50 


per  cent,  over  the  same  period  of  last  year,  due, 
no  doubt,  to  a  great  extent  to  our  superior  and 
increased  facilities  for  handling  such  orders. 
All  our  dealers  seem  to  be  stocking  up  with 
records,  anticipating  a  bigger  demand  than 
ever  before. 

Victors  for  Training  Camps 

The  Delaware  County  Automobile  Club  recent- 
ly purchased  five  complete  talking  machine  out- 
fits, including  that  number  of  Victor  8s,  with 
albums  containing  102  records,  and  have  pre- 
sented them  to  five  of  the  training  camps  con- 
taining Philadelphia  soldiers. 

Excellent  Showing  for  August 

The  Pennsylvania  Talking  Machine  Co.  report 
that  their  August  business  was  many  per  cent, 
ahead  of  their  business  in  1916,  and  that  the 
fall  orders  have  been  coming  in  heavier  than 
they  had  anticipated.  Manager  Walter  L.  Eck- 
hardt  has  brought  his  family  to  their  city  home 
in  Overbrook,  after  spending  the  summer  at 
the  Marborough-Blenheim  Hotel,  Atlantic  City. 
This  week  Mr.  Eckhardt  is  spending  several  days 
in  Baltimore.  Among  the  recent  visitors  at 
the  Pennsylvania  offices,  was  F.  K.  Pennington, 
assistant  general  sales  manager  for  the  Colum- 
bia. The  Columbia  machines  have  been  coming 
through  in  very  good  shape,  and  there  is  no 
complaint  whatever  with  the  record  shipments. 
Several  new  dealers  have  been  established  in 
August  by  the  Pennsylvania  Co.,  including  the 
Prince  Furniture  and  Carpet  Co.,  of  Hazlcton, 
Pa.,  and  Stern  &  Co.,  the  biggest  furniture  house 
in  this  city. 

Enlarge  Dictaphone  Force 

The  Dictaphone  section  of  the  Pennsylvania 
Co.  also  report  a  big  August,  the  office  win- 
ning its  quota  as  well  as  all  of  its  men.  R.  T. 
Taylor,  a  new  man  recently  added  to  the  force, 
also  made  his  quota  the  first  month.  Manager 
C.  J.  Welford  is  highly  pleased  with  the  showing 
all  around.  Among  his  visitors  recently  was 
N.  T.  Milnor,  the  general  sales  manager  of  the 
Dictaphone. 

Enlarging  Sonora  Representation 

Manager  F.  D.  W.  Connelly,  of  the  Sonora 
Co.,  has  just  returned  from  his  vacation  spent 
at  Galesville,  Conn.     He  spent  several  days  at 
the  New  York  offices  on  his  way  home.  The 
(Continued  on  page  38) 


Andrew  Carnegie 

Attributed  his  success  as  an  iron  master  largely  to 
having  selected  as  his  assistants  men  specially  qualified 
to  do  specific  work  in  the  manufacture  of  iron  and  steel. 

Few,  if  any  of  us,  can  qualify  in  dollars  and  cents 
with  the  same  degree  as  Carnegie,  but 

YOU,  Mr.  Victor  Dealer,  can  make  good  in  the  selling 
of  Victrolas  and  Victor  records  by  selecting  as  your  dis- 
tributor one  who  is  experienced  and  places  at  your  disposal 
the  latest  and  best  methods  of  merchandising  the  Victor 

product. 

With  nineteen  years'  experience  behind  us,  we  feel  qualified 
to  act  as  your  lieutenant.    Give  us  a  trial. 

PENN  PHONOGRAPH  GO. 

17  South  9th  Street  PHILADELPHIA,  PA. 

Established  1898 
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"SOME"  STORM 

We  had  the  worst 
storm, Friday,that 
ever  has  been  here. 
It  blew  down  trees 
that  never  were 
blown  down  be- 
fore. 


REMINDS  us  of  the  merchant  who  said:  "I 
made  many  sales  that  I  never  made  before, 
after  Buehn  Service  on  Victor  Records  started 
to  work  for  me." 

So  many  opportunities  appear  for  making  profits  when  you 
have  the  Victor  Records  to  sell  that  your  enthusiasm  will 
exceed  that  of  the  Greenboro  Banner  Editor  when  report- 
ing an  opinion  of  your  own  business. 

YOU  CAN  DOUBLE  YOUR  RECORD  PROFITS! 

No  question  about  it.  But  you  must  know  the  musical 
tastes  of  your  customers;  you  must  tell  them  about  these 
records,  and  you  must  have  the  records  in  stock  for  "take 
home  with  me"  delivery.  These  three  factors  are  necessary 
to  "make  more  money  than  you  ever  made  before." 

September  starts  THE  BEST  season  of  the  year  for  doing 
business;  Buehn  Service  on  Victor  Records  is  eager  to  help 
you,  so  with  the  season  and  the  co-operation  RIGHT,  your 
FALL  PROFITS  should  be  large. 


The  Louis  Buehn  Company 

VICTOR  DISTRIBUTORS 

PHILADELPHIA 
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(Continued  from  page  36) 

business,  especially  for  the  latter  half  of  August, 
was  very  gratifying,  and  plans  are- being  made 
for  an  extensive  Sonora  campaign  in  this  city. 
Smith,  Kline  &  French  Co.  are  the  jobbers  for 
the  Sonora  in  this  territory,  and  they  have  es- 
tablished recently  quite  a  number  of  firms  to 
handle  the  talking  machine,  including  the  Penn 
Furniture  Co.,  and  the  Keystone  Talking  Ma- 
chine Co. 

COMPLAINTS  A_VALUABLE  ASSET 

Most  Direct  Method  of  Correcting  Faults,  In- 
creasing Efficiency  and  Therefore  the  Profits 
of  Business,  Says  "Voice  of  the  Victor" 

Do  you  feel  pleased,  or  otherwise,  when  you 
receive  complaints  from  your  customers?  What 
is  more  important  still,  how  do  you  act  in  the 
face  of  complaint? 

They  are  an  asset  in  any  business! 

No  doubt,  it  seems  to  any  conscientious  mer- 
chant that  in  point  of  service  his  store  com- 
pares favorably  with  other  stores  of  the  same 
type.  Whenever  he  detects  an  error  he  corrects 
it — but  how  about  errors  that  he  does  not  de- 
tect? 

Do  you  like  to  think  that  there  may  be  un- 
conscious errors  operating  under  your  very 
nose?  Those  are  things  that  spoil  the  reputation 
of  a  store,  and,  of  course,  these  destructive  in- 
fluences, being  unconscious,  are,  naturally,  un- 
known to  the  proprietor.  How  is  he  going  to 
find  out- about  them?    Through  complaints! 

The  man  who  complains  is  actually  doing 
you  a  favor,  and  the  very  fact  that  he  com- 
plains proves  that,  unconsciously,  he  has  your 
interest,  as  well  as  his  own,  at  heart.  Wouldn't 
you  prefer  that  he  complained  rather  than  that 
he  should  quit  you  cold? 

The  man  who  complains  wants  to  do  busi- 
ness with  you,  provided  you  will  meet  him  half 
way.  The  man  who  doesn't  complain  stays 
away  from  you,  and,  without  any  deliberate  in- 
tention of  being  mean,  he  simply  relates  his  ex- 
periences to  his  friends. 

The  man  who  comes  to  you  with  an  honest 
complaint — if  he  got  what  was  really  coming  to 
him  should  have  a  cigar  or  a  dinner  or  a  new 
hat  for  his  pains,  rather  than  the  cold  shoulder, 
because  he  is  really  helping  you  to  make  your 
business  more  efficient  and,  consequently,  more 
profitable. 

We  have  all  found  from  experience  that  every 
time  a  Victrola  goes  into  a  new  home  the  in- 
strument itself  brings  about  a  demand  for  Vic- 
trolas  in  four  or  five  other  houses,  and  exactly 
the  same  thing  is  true  of  customers. 

That  is  the  way  in  which  practically  all  busi- 
ness is  built  up.  If  I  find  that  I  get  satis- 
faction at  your  store  it  is  practically  impossible 
for  me  to  keep  that  fact  to  myself,  and  four 
or  five  of  my  friends  will  shortly  be  coming  to 
you  because  they  know  my  experience  has 
proven  you  to  be  a  satisfactory  person  to  deal 
with. 

Reputation!  Reputation!  It  is  built  up  by  the 
verdict  of  your  customers  because  everybody 
knows  that  will  be  unbiased.  When  you  talk 
about  yourself,  either  verbally  or  in  printer's 
ink,  people  know  very  well  that  you  are  doing 
it  for  the  sake  of  getting  business.  Conse- 
quently, they  know  that  you  will  put  up  the 
best  possible  -front."  But  your  customers? 
That  is  another  matter.  All  they  know  or  care 
about  is  that  you  do  or  do  not  afford  them 
the  kind  of  satisfaction  they  want.  When  you 
do  satisfy  them— they  tell  their  friends.  They 
also  tell  their  friends  when  you  do  not. 

BUEHN  CO.  TRANSFER  AGENCY 

Johnstown,  Pa.,  August  31.— The  Buehn  Phono- 
graph Co.  has  transferred  its  Edison  agency  in 
this  city  to  J.  H.  Williamson,  who  plans  to  give 
the  line  an  aggressive  representation.  R.  W. 
Green,  formerly  manager  for  the  Buehn  Co.,  has 
resigned  to  take  charge  of  the  talking  machine 
departments  of  the  Wright-Metzler  Co.,  of 
Uniontown  and  Connellsville,  Pa. 


BALL  PLAYERS  BUY  MANOPHONES 

Six  Members  of  the  Red  Sox  Call  at  Cleve- 
land Parlors  and  Each  Purchases  a  Machine — 
Progress  Being  Made  by  Manophone  Corp. 


The  popularity  of  the  Manaphone,  manufac- 
tured by  the  Manophone  Corp.,  Adrian,  Mich., 
was  manifested  recently  when  six  members  of 
the  Boston  American  baseball  team  called  at 
the  Manophone  parlors  in  Cleveland  and  each 
purchased  a  Manophone. 

The  Manophone  Corp.,  manufacturing  this 
machine,  is  the  outgrowth  of  the  Clough  & 
Warren  Co.,  who  have  an  international  repu- 
tation as  piano  manufacturers,  having  been 
building  pianos  for  the  last  sixty-seven  years 
During  the  last  year  a  large  variety  of  styles  and 
sizes  of  the  Manophone  have  .been  produced,  so 
that  at  the  present  time  they  meet  the  require- 
ments of  all  classes  of  retail  trade. 

The  extensiveness  of  the  Manophone  plant 
and  its  adequate  equipment  puts  the  Manophone 
Corp.  in  a  position  where  it  can  manufacture 
all  parts  of  the  Manophone,  including  the  in- 


terior mechanism  as  well  as  the  cabinet  work. 
This,  added  to  their  long  experience  and  perfect 
understanding  of  acoustics,  has  specially  quali- 
fied them  to  create  a  talking  machine  of  supe- 
rior merit.  The  Manophone  has  been  so  manu- 
factured that  it  will  play  any  make  of  disc 
record,  and  the  secret  principles  which  have 
been  built  into  the  Manophone  "throat"  and 
"music  hall"  have  given  the  dealers  who  handle 
this  machine  several  new  legitimate  talking 
points  which  are  backed  up  by  the  superior 
quality,  strength  and  clearness  of  tone  which 
are  produced  by  the  machine. 

During  the  past  six  months  several  agencies 
for  the  Manophone  have  been  established,  with 
the  result  that  the  factory  is  now  busy  with 
a  large  volume  of  business,  which  has  come 
from  every  part  of  the  country.  Every  possible 
manner  of  sales  co-operation  has  been  offered 
the  Manophone  agents  by  the  Manophone  Corp., 
with  the  result  that  the  machine  has  now  be- 
come a  universally  known  product  throughout 
the  country. 


Are  you  an  order  taker  or  an  order  maker? 


^AriopkoRO  New  9 

 b   Model  R 


RETAIL 

AA/'E  offer  our  dealers  a 
new  model  that  will 
undoubtedly  be  one  of  the 
biggest  sellers  in  the  talking 
machine  industry. 

It  is  the  best  value  ever  pre- 
sented, and  every  progressive 
dealer  can  use  it  as  a  "leader." 


MODEL  IX 
Height  44  inches 

Width  18  inches 

Depth  20  inches 


We  list 
features. 


bel 


ow  some 


of  its 


1.  Large,  beautiful  cabinet  that  will  orna- 
ment any  home.  Finished  in  Mahogany, 
Fumed  or  Golden  Oak. 

2.  Plays  all  makes  of  records  perfectly, 
without  the  use  of  extra  attachments. 
Adjustment  of  the  Sound  Box  all  that  is 
necessary. 

3.  Motor  contains  2  springs  and  is  capable 
of  running  3  10-inch  records  with  one 
winding.    Powerful  and  absolutely  silent 

.  in  winding  and  running. 

4.  Tone  is  rich,  clear  and  full.  Equal  to 
phonographs  far  above  its  price. 

5.  RECORD  COMPARTMENT,  contains 
three  shelves,  with  ample  space  to  ac- 
commodate record  albums. 


6.  TONE  MODIFIER,  is  .constructed  along 
scientific  principles,  and  tone  may  be 
regulated  as  desired,  without  injuring 
tone  quality.  Is  located  conveniently  on 
right  side  of  cabinet. 

7.  Equipped  with  wooden  horn,  automatic 
lid  support,  continuous  hinge,  and  four 
needle  cups. 

8.  ACCESSIBILITY  to  MECHANISM. 
It  is  only  necessary  to  remove  four 
screws  to  get  at  motor. 

9.  THREE-YEAR  GUARANTEE  on  metal 
parts  against  defective  material  and 
workmanship.    Springs  excepted. 


This  is  only  one  of  our  popular  models.  Write 
today  for  catalog,  free  trial  offer  and  proposition. 

Oiq  At toghone  Company 


1113  Olive  Street 


ST.  LOUIS,  MO. 


THE    TALKING    MACHINE  WORLD 


39 


Happenings  in  the  Dominion  of  Canada 


INCREASING  ACTIVITY  GENERAL  IN  CANADIAN  TRADE 

Various  Concerns  in  Toronto  District  Have  Already  Started  Fall  Campaigns — Planning  Exhibits 
at  Toronto  Fair — Travelers  Getting  Good  Results — Other  Trade  News 

Ont., 


Toronto,  Ont.,  September  5. — The  Campbell 
Flour  Mills  Co.,  Ltd.,  West  Toronto,  are  offer- 
ing five  Pathe  cabinet  machines,  together  with 
twelve  records,  as  first  district  prizes  in  their 
Bread  Making  Contests  at  rural  school  fairs  in 
the  Province  of  Ontario. 

The  John  Raper  Piano  Co.,  Ottawa,  known  as 
the  "Home  of  the  Victrola,"  have  twelve  venti- 
lated soundproof  demonstrating  parlors  and 
carry  one  of  the  largest  and  most  complete 
stocks  of  Victrolas  and  Victor  records  in  East- 
ern Ontario. 

The  following  popular  Victor  artists  have 
already  been  booked  for  engagements  in  To- 
ronto early  in  the  season:  Ysaye,  Mischa  Elman, 
Alma  Gluck  and  Zimbalist. 

The. Musical  Merchandise  Sales  Co.,  80  York 
street,  this  city,  are  handling  the  Brunswick 
phonographs.  A  large  part  of  the  enormous 
Brunswick-Balke-Collender  Co.  of  Canada,  Ltd., 
factory  in  Toronto  has  been  set  aside  for  the 
manufacture  of  Brunswick  Phonographs,  and  no 
expense  has  been  spared  in  the  equipment  to 
enable  the  very  highest  class  of  work  to  be  done 
at  a  minimum  cost. 

E.  C.  Scythes,  vice-president  of  the  Nord- 
heimer  Piano  and  Music  Co.,  Ltd.,  has  just  re- 
turned from  a  three  weeks'  visit  to  the  territory 
east  of  Quebec  City,  including  Prince  Edward 
Island.  Referring  to  the  talking  machine  trade, 
Mr.  Scythes,  when  interviewed,  remarked  that 
every  place  he  went  one  heard  of  the  visit  of  a 
representative  of  a  new  line.  Talking  machine 
travelers  seem  to  grow  on  every  bush,  he  re- 
marked, and  the  competition  is  keen. 

The  George  McLagan  Furniture  Co.,  Ltd., 
Stratford,  Ont.,  wholesale  furniture  manufac- 
turers, are  entering  the  phonograph  manufactur- 
ing field  with  a  high-grade  instrument  which 
will  play  every  make  of  disc  record.  A  com- 
plete line  is  coming  through  the  factory  and 
will  be  offered  the  trade  shortly. 

Russell  Teeple,  for  the  last  three  years  on  the 
selling  staff  of  Wm.  Long,  the  well-known  piano 
dealer  of  Toronto,  and  latterly  connected  with 
Canadian  Symphonola  Co.,  Ltd.,  of  which  Mr. 
Long  is  the  head,  has  severed  his  connection 
with  Mr.  Long's  interests  and  has  joined  the 
organization  of  the  George  McLagan  Furniture 
Co. 

R.  J.  Mitchell,  for  several  years  on  the  sell- 
ing staff  of  the  Nordheimer  Piano  and  Music 
Co.,  Ltd.,  piano  department,  has  been  trans- 
ferred to  the  Aeolian-Vocalion  department.  He 
will  represent  the  firm  on  the  road. 

Ralph  Cabanas,  manager  Columbia  Grapho- 
phone  Co.,  has  returned  to  Toronto  from  a  well- 
earned  knd  thoroughly  enjoyable  vacation. 

L.  E.  Hotchkiss,  of  the  Playerphone  Talking 
Machine  Co.,  Chicago,  was  among  recent  talk- 
ing machine  trade  visitors  to  Toronto. 

One  of  the  most  interesting  announcements 
made  by  the  House  of  Nordheimer  in  connection 
with  Aeolian-Vocalion  representation  is  that 
which  pertains  to  the  arrangement  made  with 
R.  G.  Cordingley,  of  Brockville,  who,  as  dis- 
tributor, will  look  after  the  development  of 
Eastern  Ontario  and  a  portion  of  Quebec  Prov- 
ince, including  Montreal.  Mr.  Cordingley  is  par- 
ticularly qualified  for  the  undertaking,  as  his 
entire  career  has  been  devoted  to  the  music 
trade.  In  fact,  he  is  a  piano  salesman  of  the 
first  rank,  while  his  father,  D.  F.  Cordingley, 
of  the  Aeolian  Co.,  New  York,  was  for  years 
one  of  the  best-known  men  in  the  Canadian 
piano  trade,  and,  indeed,  he  still  retains  many 
warm  friends  on  this  side  of  the  border.  Ar- 
rangements have  been  made  for  carrying  a 
wholesale  stock  in  Brockville,  where  Mr.  Cord- 
ingley will  make  his  headquarters. 


James  P.  Bradt,  general  manager  for  Canada 
of  Columbia  Graphophone  Co.,  is  absent  on  a 
trip  to  the  Pacific  Coast.  While  this  is  a  purely 
business  trip,  it  includes  a  great  deal  of  pleasure 
for  Mr.  Bradt,  as  it  brings  him  in  contact  with 
warm  personal  friends.  Just  before  leaving  Mr. 
Bradt  visited  New  York  and  inspected  the  new 
period  designs  just  brought  out  by  the  Colum- 
bia Co.,  and  over  which  he  is  very  enthusiastic. 
With  reference  to  Columbia  conditions  in  Can- 
ada, Mr.  Bradt  spoke  with  evident  satisfaction 
of  Columbia  lines  being  featured  in  the  stores 
of  C.  W.  Lindsay,  Ltd.,  Montreal,  which  firm 
has  a  number  of  branches  in  leading  Ontario  and 
Quebec  centers. 

C.  J.  Pott,  sales  manager  for  Canada  of  the 
Otto  Heineman  Phonograph  Supply  Co.,  has 
returned  to  his  office  from  a  successful  business 
trip  to  Montreal. 

A  Pathephone  No.  250  (Sheraton  Inlaid)  and 
a  good  assortment  of  Pathe  records  will  be 
placed  in  the  observation  car  of  the  special 
train  carrying  the  Ontario  delegation  to  the  con- 
vention of  Life  Underwriters  in  Winnipeg,  Man. 

Starr  phonographs  and  Starr  records  will  be 
exhibited  at  the  Toronto  Fair  by  the  Canadian 
Phonograph  Supply  Co.,  London.  This  year  it 
has  not  .  been  possible  to  give  the  talking  ma- 
chine industry  accommodation  in  any  of  the 
buildings,  but  space  near  the  Arts  Building  has 
been  allotted  on  which  the  various  firms  may 
exhibit  in  tents. 

Ample  stock  to  take  care  of  all  orders  is  the 
way  I.  Montagnes  &  Co.  describe  their  state 
of  preparedness  to  meet  the  fall  demand  for 
Sonora  phonographs,  for  which  line  they  are 
exclusive  Canadian  distributors.  Messrs.  Mon- 
tagnes have  decided  not  to  display  their  line  at 
the  fair,  but  will  show  a  complete  array  at  their 
own  salesrooms.  . 

H.  S.  Berliner,  vice-president,  Berliner  Gramo- 
phone Co.,  Ltd.,  Montreal,  on  a  recent  visit  to 
Toronto  expressed  his  satisfaction  with  His 
Master's  Voice  products  and  with  the  increased 
supply  of  Victrolas. 

Mr.  Berliner  advocates  stronger  efforts  in 
pushing  record  trade,  and  in  his  firm's  own  re- 
tail stores  in  Montreal  has  found  that  with  a 
little  extra  interest  record  sales  were  increased 
to  an  extent  that  any  shortage  of  Victrolas  did 
not  affect  the  natural  increase  in  total  sales.  He 
insists  that  a  salesman  who  can  develop  record 
business  in  addition  to  selling  machines  is  more 
profitable  to  the  employer  than  the  machine 
salesman  who  lets  the  record  business  go  to  a 
competitor. 

E.  M.  Kearsing,  who  has  been  with  the  Pathe 
Co.  since  they  started  a  year  ago,  has  resigned 
and  returned  to  the  United  States  and  has  been 
succeeded  by  J.  J.  Tottle.  Mr.  Tottle,  who 
comes  from  one  of  the  old  seafaring  families  of 
England,  was  born  in  Cardiff,  Wales,  and  went 
to  the  States  eleven  years  ago.  He  joined  the 
staff   of   the    American    Graphophone    Co.  in 


Bridgeport,  Conn.,  three  years  ago  as  assistant 
plant  engineer.  When  the  opportunity  of  com- 
ing to  Canada  to  join  the  Pathe  was  presented 
to  Mr.  Tottle,  he  readily  accepted. 

The  great  increase  in  talking  machine  busi- 
ness has  revealed  a  weakness  that  has  been  a 
real  obstacle  to  Canadian  manufacturers,  viz.,  a 
shortage  of  cabinets.  Enlistments  and  muni- 
tions plants  have  made  heavy  drafts  on  organ- 
izations in  piano  and  cabinet  plants.  The  men 
taken  are  replaced  with  the  greatest  difficulty, 
and  at  much  higher  wages,  or  not  at  all.  The 
problem  of  output  has  become  acute.  Canadian 
Symphonola  Co.,  Ltd.,  early  in  their  career  faced 
this  cabinet  problem  and  decided  to  make  their 
own.  Consequently  a  factory  and  plant  were 
purchased. 

John  A.  Sabine,  one  of  the  proprietors 
of  Music  Supply  Co.,  Toronto,  wholesalers  of 
Columbia  products,  just  recently  visited  a  num- 
ber of  Ontario  dealers  with  pleasing  results. 
Mr.  Sabine  contrasted  his  visit  with  the  calls 
made  a  few  years  ago,  when  it  was  only  by  the 
greatest  persuasion  that  even  small  orders  could 
be  secured,  and  to  convince  the  dealer  that  he 
should  order  then  for  fall  was  impossible.  On 
this  occasion  fall  orders  were  readily  placed 
when  the  dealer  was  shown  the  advantage  of 
anticipating  instead  of  waiting  until  the  goods 
would  be  required,  when  disappointment  in  de- 
liveries are  inevitable. 

During  the  severe  storm  that  swept  over 
Kitchener,  Ont.,  recently,  lightning  struck  the 
factory  of  the  Pollock  Mfg.  Co.,  Ltd.,  manufac- 
turers of  the  Phonola,  and  demolished  a  chim- 
ney. The  electric  lighting  and  telephones  were 
burned  out,  a  couple  of  men  knocked  over.  One 
girl  was  sent  to  the  hospital  suffering  from 
shock. 

O.  Wagner,  manager  of  the  R.  S.  Williams 
&  Sons  Co.,  Ltd.,  Winnipeg,  Man.,  branch,  has 
returned  West  after  spending  a  couple  of  weeks 
in  the  East  and  at  New  York,  where  he  at- 
tended the  Edison  dealers'  convention.  Con- 
cerning the  trade  in  the  part  of  Canada  looked 
after  by  his  branch,  Mr.  Wagner  said  it  was  not 
a  question  of  selling  the  goods,  but  of  making 
deliveries. 

W.  D.  Stevenson,  of  the  Canadian  Phono- 
graph Co.,  Ltd.,  Starr  distributors  for  Canada, 
was  recently  elected  vice-president  of  the  newly 
formed  Piano  Merchants'  Association  of  Lon» 
don,  Ont. 


IN  THE  MARITIME  PROVINCES 

Large  New  Department  Opened  in  Halifax — 
Featuring  the  Pathephone — New  Line  of  Ma- 
chines Being  Manufactured  by  Amherst,  Ltd. 


Halifax,  N.  S..  September  4. — The  Nova  Scotia 
Furnishings,  Ltd.,  72-76  Barrington  street,  this 
city,  have  just  opened  a  new  talking  machine 
department  in  connection  with  their  furniture 
business  and  have  selected  the  Pathephone  as 
their  leader.  They  will  carry  a  complete  assort- 
ment of  Pathe  records. 

The  Johnson  Piano  Co.,  168  Hollis  street, 
(Continued  on  page  42) 


Talking  Machine  Supplies 
and  Repair  Parts 

SPECIALTIES: — SPRINGS,  SOUND  BOX  PARTS, 
NEEDLES 


THE  RENE  MANUFACTURING  CO. 

HILLSDALE,  NEW  JERSEY 
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THE  UNICO  SYSTEM 

ORDER  YOUR  UNICO  EQUIPMENT  NOW 


Cor  uct 


Unico  Design  Number  One,  $122.85  Upwards 


Unico  Design  Number  Two,  $149.85  Upwards 


Unico  Design  Number  Three,  $202.50  Upwards 


w 


IRE  ORDERS  ARE  RE- 
ceived  by  us  daily  at  this 
season  from  dealers  in  all  sections  who 
realize  that  Unico  Service  will  quickly 
and  at  Moderate  Cost  bring  their  de- 
partments  to  highest  efficiency.  Refer 
to  our  Diagram  Chart  and  Price  Sched- 
ules— then  send  a  Collect  Message. 


ELEPHONE  ORDERS  CAN 
be  placed  with  entire  satis- 
faction. We  will  assume  Long  Distance 
charges  within  a  radius  of  500  miles. 
Simply  refer  to  our  Diagram  Chart  and 
Price  Schedules — then  "Use  the  Bell." 


M  AIL  ORDERS  RECEIVE 
immediate  personal  attention. 
Unico  mail  service  means  individual 
service  on  any  requirement.  Simply 
refer  to  our  Diagram  Chart — then  fill 
in  order  blank  and  mail. 


ERSONAL  ORDERS  MAY 
be  placed  either  by  calling 
at  our  Display  Rooms  or  one  of  our 
representatives  will  call  on  you  by  ap- 
pointment made  by  wire,  phone  or  mail. 

UNICO  SERVICE  delivers  theh 


U  NICO  PLANNING 
Service  promptly  submits 
Plans  for  Departments  of  Maximum 
Efficiency  at  Moderate  Cost.  Simply 
specify  available  space,  number  of 
Rooms  and  Record  capacity  desired. 

THE  UNIT  CONS1R 

121-131  South  Thirty-first  tore 
LITERATURE  UPON  REQUEST 
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ited 


THE  SALES  BUILDER 

DOUBLE  YOUR  FALL  AND  HOLIDAY  SALES 


u 


NICO  DEMONSTRATING 
Rooms,  Patented  Elastic  Sec- 
tional Units,  Cabinet  Construction, 
Superbly  Finished  and  Appointed, 
Promptly  shipped  from  stock  in  Design 
and  Finish  to  suit  your  Requirement. 
Prices  start  at  $90.00,  including  delivery 
East  of  Mississippi  River. 


U  NICO  RECORD  RACK 
System  most  practical  yet 
devised.  Maximum  Capacity  in  Min- 
imum Space.  Costs  but  3  cents  per 
Record  for  any  capacity,  delivered. 


u 


NICO  RECORD  COUNTER 
(Pat.  applied  for)  Eliminates 
Cashier  and  Wrapping  Departments, 
Speeds  the  Service,  Increases  the 
Sales.    Price  $100.00,  delivered. 


u 


NICO  EQUIPMENT  AND 
Decorations  are  executed 
both  in  Standard  Unico  Designs  and 
also  in  Period  Styles  such  as  Adam, 
Louis  XVI,  Empire,  Colonial,  etc. 


ods,  at  the  right  price,  right  away 


Y  OUR  REQUIREMENT, 
whether  a  single  room,  rec- 
ord rack  or  counter,  or  the  complete 
Equipment  of  a  chain  of  stores,  can 
be  immediately  covered  through 
Unico  Service. 


:tion  company 

HILADELPHIA,  U.  S.  A. 

WIRE,  WRITE,  PHONE,  OR  CALL  TODAY 


o 


Unico  Design  Number  Four,  $90.00  Upwards 


Unico  Design  Number  Five,  $144.45  Upwardf 


Unico  Design  Number  Seven,  $149.85  Upwards 
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TRADE  CONDITIONS  IN  THE  DOMINION  OF  CANADA— (Continued  from  page  39) 


Halifax,  N.  S.,  have  been  appointed  sole  dis- 
tributors for  the  Province  of  Nova  Scotia  for 
Gerhard  Heintzman  phonographs. 

The  new  talking  machine  brought  out  by  Am- 
herst Pianos,  Ltd.,  Amherst,  N.  S.,  has  been 
christened  the  "Cremonaphone."  This  firm  is 
now  planning  on  a  regular  production  of  about 
200  machines  a  month. 


EMILE  BERLINER  VISITS  MONTREAL 

President  of  the  Berliner  Gramophone  Co.  Much 
Pleased  With  the  Progress  Made  by  His 
House — New  Manufacturers  Enter  Field — 
Vocalion  Agency  for  Culross — Other  News 


It  seems  fitting  that  Charles  Culross  should  be 
again  so  closely  identified  with  the  house  of 
Nordheimer  and  the  Aeolian  Co.  For  many 
years  he  was  connected  with  the  Nordheimer 
firm  both  in  Toronto  and  Montreal.  More  re- 
cently he  has  centered  his  energies  in  the  phono- 
graph business  in  Montreal,  handling  the  Sonora 
and  Columbia  lines  and  now  adds  to  these  lines 
the  Vocalion. 

A  correspondent  in  a  small  provincial  town 
reporting  the  doings  of  his  town  to  a  daily  news- 
paper, among  other  items  sent  in,  reports  a 
surprise  party,  concluding  with  the  following: 
"A  very  enjoyable  evening  was  spent,  the  young 
people  skipping  to  the  music  of  the  Victrola." 


Montreal,  Can.,  September  5. — Emile  Berliner, 
of  Washington,  D.  C,  president  of  the  Berliner 
Gramophone  Co.,  Ltd.,  visited  this  city  for  a 
few  days  recently.  Mr.  Berliner  was  much 
pleased  with  the  development  of  Montreal  and 
with  the  growth  of  "His  Master's  Voice"  busi- 
ness in  Canada  which  he  started  some  years 
ago  when  the  talking  machine  was  thought  by 
so  many  to  be  a  mere  passing  fad. 

J.  A.  Hurteau  &  Co.,  Ltd.,  the  past  month 
disposed  of  a  large  number  of  second-hand  ma- 
chines taken  in  exchange  for  new  Pathephones. 
Miss  Lapierre,  manageress  of  the  talking  ma- 
chine department,  states  that  August  business 
to  date  constitutes  a  record  one. 

J.  Donat  Langelier,  358  St.  Catherine  street 
East  (with  L.  R.  Beaudry  as  manager),  who  is 
well  and  favorably  known  to  the  local  phono- 
graph trade  through  his  long  connection  with 
the  Canadian  Graphophone  Co.,  is  handling  the 
Columbia  line  with  excellent  success. 

Gingras  Freres,  piano  manufacturers,  2679  St. 
Hubert  street,  have  started  manufacturing 
phonographs  and  have  three  models  already  on 
the  floor  and  expect  ^shortly  to  increase  their 
range  very .  considerably. 

A  prominent  local  dealer  complains  very  bit- 
terly that  some  American  talking  machine  ac- 
cessory manufacturers  are  very  lax  when  it 
comes  to  filling  Canadian  orders.  They  are 
most  plausible  and  exceptionally  prompt  in  their 
shipment  of  samples  when  requested,  losing  no 
time,  but  once  they  receive  the  order  it  is  the 
case  of  a  horse  of  another  color. 

Charles  Culross  has  arranged  for  the  Vocalion 
agency  in  the  West  End,  where  he  will  carry 
the  complete  line  of  Vocalion  phonographs  as 
well  as  the  new  Vocalion  records  that  are  ex- 
pected in  the  very  near  future. 


NEW  CONCERNS  IN  WINNIPEG  FIELD 

Several  Recent  Additions  to  the  List  of  Talking 
Machine  Manufacturers  and  Dealers — Eastern 
Travelers  Making  Their  Rounds 


Winnipeg,  Man.,  September  3. — Pearson's  Book 
Shop,  216  Eighth  avenue,  East,  Calgary,  Alta., 
who  handle  Edison  phonographs  and  records, 
recently  ran  in  large  advertising  space  a  list  of 
big  selling  song  hits  of  the  day  at  special  prices. 
In  the  announcement  was  mentioned  the  fact 
that  the-  same  titles  could  be  had  in  Edison 
records. 

The  Victoria  Talking  Machine  Co.,  Ltd.,  315 
Portage  avenue,  this  city,  have  incorporated  for 
$22,000,  with  J.  Horn,  J.  T.  Maloney  and  May 
C.  Smith  as  incorporators.  They  will  handle 
the  Imperial  machine. 

O.  Wagner,  manager  of  the  R.  S.  Williams 
&  Sons  Co.,  Ltd.,  Western  branch,  has  just  re- 
turned from  a  three  weeks'  business  trip.  While 
away  Mr.  Wagner  attended  the  Edison  dealers' 
convention  in  New  York.  The  R.  S.  Williams 
Co.  have  no  complaints  to  register  as  regards 
business  for  the  month  of  August. 

H.  L.  Conlin,  representing  His  Master's  Voice, 
Ltd.,  through  Ontario  for  some  years,  and 
latterly  with  the  Berliner  Gramophone  Co.,  Ltd., 
Montreal,  has  come  to  Winnipeg  in  the  capacity 
of  manager  of  the  firm's  Winnipeg  distributing 
house,  the  Western  Gramophone  Co. 

Harold  W.  Des  Brisay,  who  has  traveled  the 
Western  provinces  for  some  years,  is  now  repre- 
senting the  Western  Gramophone  Co.  and  call- 
ing on  the  Western  trade  with  good  results. 

Mr.  Scrafield,  latterly  with  the  local  branch 
of  His  Master's  Voice,  has  left  to  join  the  staff 
of  their  Toronto  house. 


A  QUICK  SELLER 

Big  Profits 


AND 


Repeat  Orders 


RADIVARA 

"KNOWN  FOR  TONE" 

Most  Liberal  Discount  Proposition  Ever  Offered 
SEND  FOR  IT  TO-DAY  ^5gf 

Stradivara  is  made  complete  in  ONE  FACTORY. 
Not  assembled  in  furniture  factories. 

The  tone  of  this  NEW  20th  CENTURY  MUSIC 
MASTER  reflects  the  genius  of  the  World's  great- 
est violin  maker,  being  the  only  phonograph  in  the 
world  that  contains  a  regular  spruce  sound  board 
like  the  piano  and  violin.  It's  the  finest  natural 
tone  talking  machine  money  can  buy.  Plays  all 
,  makes  of  records.    Catalog  on  request. 

SCHILLING  PIANO  CO.,  Inc. 

Wholesale  Distributors 

112  West  23d  Street,  New  York 


The  Melotone  Talking  Machine  Co.,  235  Fort 
street,  is  now  a  distributor  of  Par-O-Ket  rec- 
ords. Mr.  Laurie,  who  has  just  returned  off  the 
road,  reports  very  good  business. 

Orders  are  coming  along  very  satisfactorily 
all  through  the  West  and  the  needle  situation 
is  considerably  easier,  is  the  report  of  the  Co- 
lumbia Graphophone  Co.'s  local  branch. 

W.  S.  McClelland,  Melville,  Sask.,  Mr.  Mc- 
Naughton,  of  Mountain  Park,  and  L.  Erk, 
Gretna,  Man.,  dealers  in  His  Master's  Voice 
products,  were  recent  callers  at  the  Western 
Gramophone  Co.'s  parlors. 

John  A.  Croden,  of  Canadian  Phonograph  Sup- 
ply Co.,  London,  Canadian  distributors  of  Starr 
phonographs  and  records,  spent  several  days 
here  demonstrating  samples  that  he  brought 
with  him.  Mr.  Croden  purposes  going  through 
to  the  Coast. 

Cross,  Goulding  &  Skinner  have  recently 
added  three  very  spacious  record  selling  rooms 
to  their  department.  This  gives  this  concern 
one  of  the  largest  talking  machine  departments 
in  Western  Canada.  They  are  still  handling  the 
Victrola  line  and  state  that  they  pin  their  faith 
to  the  superior  excellence  of  this  talking  ma- 
chine. 

Rpland  C.  Willis,  well  known  to  the  Winnipeg 
trade,  and  who  has  been  with  the  Doherty  Piano 
Co.  for  some  years,  is  leaving  to  take  charge  of 
the  piano  and  phonograph  departments  of  the 
Percival  Piano  Co.,  Ottawa,  Ont. 

C.  B.  Moore,  of  R.  J.  Whitla  &  Co.,  wholesale 
representatives  for  the  Pathe  goods  in  Western 
Canada,  reports  the  continual  opening  of  new 
agencies.  He  is  quite  gratified  with  the  new 
period  designs  brought  out  by  the  Pathe  firm. 

Babson  Bros.,  dealers  in  Edison  phonographs^- 
have  redecorated  their  premises  at  355  Portage 
avenue.    Decorations  are  in  a  two-tone  gray. 


VICTROLA  AS  PRIZE  IN  VANCOUVER 

Victrola  XVI  Offered  in  Circulation  Contest  by 
Newspaper — Edison  Business  on  the  Increase 
— Hudson  Bay  Co.  Secures  the  Pathe  Agency 


Vancouver,  B.  C,  September  3.— The  Van- 
couver, B.  C,  World,  in  a  circulation  contest 
they  are  now  conducting,  include  in  their  list  of 
awards  as  one  of  the  leading  prizes  a  style  16 
Victrola  which  was  purchased  from  the  Walter 
F.  Evans  Piano  Co. 

The  Kent  Piano  Co.  report  a  steady  improve- 
ment in  their  phonograph  department.  Regard- 
ing the  Edison  they  state:  "The  sales  for  Au- 
gust were  practically  up  to  last  year,  and  our 
total  year's  business  in  this  department  shows 
a  gain  over  last  year,  which  year  was  one  of 
the  largest  we  have  had  for  some  five  years. 
Our  firm  has  already  got  considerable  stock 
ahead  against  our  fall  orders,  and,  not  having 
enough  room  on  our  premises  to  store  this  Christ- 
mas stock,  have  had  to  use  a  bonded  warehouse." 

The  Hudson  Bay  Co.  has  secured  the  Pathe 
rights  for  this  city  and  will  give  that  line  ex- 
clusive representation.  This  is  one  more  big 
house  to  be  added  to  the  ever  lengthening  list 
of  first  class  firms  handling  the  Pathe. 

R.  V.  Gould,  of  Fletcher  Bros.,  recently  en- 
listed with  the  artillery  and  has  gone  overseas. 
Mr.  Gould  is  the  fifth  member  of  this  firm's  staff 
who  has  left  for  active  service  in  France.  Mr. 
Gould  recently  made  a  trip  through  the  Caribou 
district  of  British  Columbia  with  a  motor  car 
and  took  along  a  Columbia  Grafonola  with  a 
view  to  picking  up  orders.  The  results  of  Mr. 
Gould's  two  and  a  half  months  were  so  satis- 
factory that  even  the  strenuous  exercise  of 
pushing  a  wheelbarrow  containing  a  Grafonola, 
a  supply  of  records,  etc.,  was  well  justified.  In 
one  instance  Mr.  Gould  carried  a  Grafonola,  etc., 
for  three  miles  through  the  woods  in  order  to 
demonstrate  it  to  a  crippled  lady,  with  the 
happy  result  of  securing  her  order.  In  keeping 
with  the  season,  Fletcher  Bros,  recently  turned 
their  show  windows  into  a  miniature  camping 
ground,  a  small  tent  with  a  fully  furnished  in- 
terior in  which  a  Columbia  Grafonola  held  a 
prominent   pla.ce   being  the   principal  feature. 
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Surface,  tone,  recording,  reproduction— big  names, 
new  orders,  quantity,  variety— you  have  plenty  of 
things  to  talk  about  in  the  October  list  of  Columbia 
Records,  the  "Greatest  List  of  Great  Records  Ever 
Issued." 


Columbia  Graphophone  Co. 

Wool  worth  Building,  New  York 


NEW  COLUMBIA  REPRESENTATIVES       INCREASING  DEMAND  FOR  STOPS 


Several  Experienced  Men  Added  to  Sales  Staff 
by  Manager  Friedl,  of  the  New  York  Branch, 
to  Work  With  Dealers  in  This  Territory 

Lambert  Friedl,  manager  of  the  New  York 
branch  of  the  Columbia  Graphophone  Co.,  an- 
nounced this  week  the  addition  to  his  sales  staff 
of  a  number  of  experienced  men  who  will 
work'in  close  co-operation  with- the  company's 
dealers  in  this  territory,  and  enhance  the  effi- 
ciency of  the  company's  service  along  prac- 
tical lines. 

J.  L.  Matthews,  well-known  in  local  talking 
machine  circles,  will  cover  New  Jersey  terri- 
tory, succeeding  J.  A.  Johnson,  who  resigned 
to  enlist  in  the  United  States  Navy. 

W.  I.  Brunner,  connected  with  the  Columbia 
Co.  for  the  past  fourteen  years,  and  one  of  the 
real  "veterans"  of  the  local  Columbia  business, 
has  been  appointed  a  member  of  the  local  sales 
staff  to  cover  the  northern  part  of  New  York 
State. 

John  I.  Biro  has  joined  the  Columbia  whole- 
sale staff  as  an  expert  on  foreign  records,  and 
will  render  service  to  Columbia  dealers  and 
the  other  members  of  the  sales  force  in  this 
important  division  of  the  business. 

The  other  members  of  the  Columbia  sales 
staff,  all  of  whom  are  thoroughly  experienced 
talking  machine  men- and  esteemed  by  the  deal- 
ers in  their  respective  territories  for  their  sincere 
efforts  to  co-operate  with  and  assist  them  in 
the  solution  of  their  problems,  are  the  follow- 
ing: 0.  P.  Graffen,  C.  M.  Dalley,  L.  C.  Ziegler, 
J.  L.  Williams  and  R.  R.  Wilson. 

Mr.  Friedl  was  the  host  at  a  dinner  given 
the  members  of  his  sales  force  last  week  as  a 
"get-together"  affair.  George  W.  Hopkins, 
general  sales  manager  of  the  Columbia  Co.,* 
was  the  guest  of  honor  at  this  dinner,  and  de- 
livered one  of  the  effective  sales  talks  which 
have  made  him  one  of  the  most  sought-after 
speakers  in  the  country.  He  spoke  at  length 
on  general  conditions,  and  more  particularly 
of  conditions  in  New  York  territory.  Other  in- 
vited guests  were  Frank  K.  Pennington,  assist- 
ant general  sales  manager;  J.  C.  Button,  local 
Dictaphone  manager,  and  George  A.  Baker,  as- 
sistant manager  of  the  local  branch.  R.  F. 
Bolton,  New  York  district  manager,  was  away 
on  an  automobile  trip,  which  prevented  his 
attendance. 


NEW  MANAGER  IN  EAU  CLAIRE,  WIS. 


J.  A.  Combs,  -until  recently  a  traveling  repre- 
sentative of  the  educational  department  of  the 
Columbia  Graphophone  Co.,  has  joined  the 
Sa'ilstad-Payson  Co.,  Eau  Claire,  Wis.,  as  man- 
ager of  its  Columbia  department.  Mr.  Combs 
is  a  musician  of  note  and  his  acquisition  is  con- 
sidered a  signal  stroke  of  business  for  the  Eau 
Claire  company. 


Both  the  Trade  and  the  Consumers  Showing  a 
Lively  Interest  in  the  Re-Pla-Stop — Manufac- 
turers Carrying  on  Live  Campaign 


OPENS  NEW  CRESCENT  AGENCIES 

Dr.  R.  E.  Faldl,  General  Sales  Manager  of  the 
Crescent  Co.,  Meets  With  Much  Success  on 
Trip  Through  Middle  and  Central  West 


Cincinnati,  O.,  September  4. — The  Re-Pla- 
Stop  Co.,  of  this  city,  are  having  remarkable  suc- 
cess in  the  introduction  of  their  Re-Pla-Stop, 
which  automatically  repeats  all  records  as  many 
times  as  the  operator  elects.  Not  only  are 
dealers  placing  orders  liberally,  but  the  campaign 
in  the  Saturday  Evening  Post  is  bringing  ex- 
cellent results  in  the  way  of  inquiries  from  con- 
sumers, which,  of  course,  are  referred  to  the 
dealers.  The  company  is  building  the  consumer 
demand  of  the  trade. 

There  is  no  reason  why  any  dealers  should 
not  make  themselves  familiar  with  the  Re-Pla- 
Stop,  as  they  are  invited  to  demonstrate  it  for 
ten  days  at  the  company's  risk.  Furthermore, 
each  stop  is  sold  with  an  absolute  guarantee  to 
refund  the  money  if  it  does  not  fulfil  every 
promise  made  for  it.  The  company's  campaign 
certainly  shows  their  absolute  confidence  in  their 
product.  There  is  every  evidence  that  the  Re- 
Pla-Stop  is  going  to  be  not  only  a  remarkably 
stable  seller  but  a  big  holiday  feature.  The  at- 
tention of  the  trade  is  called  to  the  company's 
page  advertisement  elsewhere  in  this  issue. 

The  Western  Phonograph  Co.  has  leased  a 
loft  in  the  Eastern  Building,  985  Market  street, 
San  Francisco,  Cal. 


Dr.  R.  E.  Faldl,  general  sales  manager  of  the 
Crescent  Talking  Machine  Co.,  Inc.,  has  recently 
returned  from  his  trip  which  covered  a  large 
portion  of  the  Central  and  Middle  Western 
States,  and  despite  the  unforeseen  handicaps 
which  hindered  his  trip  reports  new  agencies 
opened  for  the  Crescent  line  and  a  large  amount 
of  business  transacted. 

At  the  outset  of  this  trip,  Dr.  Faldl  was  the 
victim  of  an  accident  which  delayed  him  con- 
siderably, and  when  in  Detroit,  after  having 
stopped  at  Buffalo,  Chicago  and  St.  Louis,  was' 
taken  with  a  severe  attack  of  pleurisy  which 
necessitated  him  returning  at  once.  His  many 
friends  in  the  trade  will  be  pleased  to  hear  that 
he  has  rapidly  recovered  and  is  once  more  at 
his  desk  at  the  headquarters  of  the  Crescent 
Talking  Machine  Co.,  at  109  Reade  street,  New 
York. 

On  this  trip  the  new  1918  styles  of  the  Cres- 
cent talking  machine  were  shown.  Styles  35, 
55.  80,  100  were  the  most  popular  and  orders 
have  been  coming  in  regularly  for  these  num- 
bers. They  are  all  equipped  with  the  improved 
tone  moderator  and  automatic  cover  support 
and  are  finished  in  oak  and  mahogany.  Of  them 
all  it  would  seem  that  Style  No  SO  promises  to 
be  the  favorite. 


The  builder  of  credit  is  and  has  been  the 
rreatest  single  factor  in  the  business  world. 


«THE  INSTRUMENT  ©IF  QUALITY 
unor- 


CLEAR   A§  A  BELL 


THE  present  outlook 
shows  that  we  shall  have 
record-breaking  Sonora  sales 
this  fall.  By  prompt  action 
you  can  get  the  machines  you 
want — but  you  will  have  to 
order  at  once! 

Twelve  Superb  Sonora  Models 

$50  $55  $60  $75  $100  $135  $150 
$175  $200  $250  $375  $1000 


C.  W.  SNOW  &  CO. 


New  York  State  Sonora  Distributors 


SYRACUSE,  N.  Y. 
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Yes  the  boom  is  on!  Every  mail  is 
bringing  orders  not  only  for  samples  but 
for  dozen  lots.  The  live  members  of  the  trade 
are  snatching  the  opportunity  to  get  in  first  with 
the  RE-PLA-STOP.  Tested  everywhere  by  deal- 
ers and  consumers  it  has  proved  a  big  success  —  the 
PERFECT  device  for  repeating  talking  machine  records. 

Have  you  placed  your  order  yet  ?  If  not,  write  today. 
This  is  the  latest  big  thing  in  the  talking  machine  busi- 
ness-NOW  READY. 

Here's  Another  Ad  in 

SATURDAY 


a 

is 


EVENING  POST 

Sept.  ism 

We  are  building  the  consumer  demand.  You  saw 
the  Ad  for  the  September  1st  issue  of  the  Saturday  Eve- 
ning Post.  Now  here  comes  another.  We  are  starting 
the  consumer  demand  for  you.  Fall  is  going  to  bring 
big  business  when  people  begin  to  stay  at  home  eve- 
nings and  play  their  phonographs.  Then  there  is  the 
Christmas  Trade.    The  RE-PLA-STOP  will  give  you 

something  extra  to  offer.  You  can  sell  one  with  every  phono- 
graph and  it  will  be  a  great  gift  proposition  to  advertise. 

Send  for  Your  Sample 
Or  A  Stock  Of  The 


^epeats^ecords 


aJer  ln  Phonographs 


/ 


Here  at  last  is  the  one  repeating  device  that  you  can  recommend  to  your  customers  and  know  that  it 

will  make  good.  The  RE-PLA-STOP  was  not  put  on  the  market  until  we  knew  that  it  was  right.  And  we  would  not  be  spending 
thousands  of  dollars  for  an  advertising  campaign  on  an  article  that  would  not  stand  up.  We  know  not  only  from  our  own  tests 
but  from  the  letters  that  are  coming  from  dealers  and  consumers  that  the  RE-PLA-STOP  is  absolutely  a  proved  success.  No 
matter  what  other  devices  of  this  kind  you  have  tried  and  found  wanting,  send  for  the  RE-PLA-STOP  and  try  it  at  our  risk. 

POSITIVE  GUARANTEE  BACKS  YOU  UP 

Every  RE-PLA-STOP  is  sold  with  our  positive  written  guarantee  to  refund  the  money  if  it  does  not  fulfill 

every  promise  we  make  for  it.  You  simply  cannot  lose— you  take  no  chances  what-  .  

ever.  Your  money  is  ready  for  you  any  time  you  want  to  return  a  RE-PLA-STOP 
which  does  not  satisfy.   Sell  to  your  trade  on  this  guarantee— we  will  back  it  up. 

Quantity  Orders  Should  Be  Placed  Early 

While  we  can  supply  individual  demonstrations  at  once,  we  advise  dealers 

to  get  m  their  orders  for  dozen  lots  or  more  without  delav.  The  demand  since  we  first  made 
our  announcement  has  been  surprising  and  is  increasing  daily.  So  place  your  order  now.  Re- 
member there  is  nothing  to  lose.  Here  is  your  opportunity  to  liven  up  your  business  with  some- 
thing new  — something  interesting  —  something  every  phonograph  owner  will  want. 


Wholesalers  and 
Manufacturers 

Your  trade  will  want  to  be  supplied  with 
the  RE-PLA-STOP  promptly.  If  you  have 
not  already  sent  for  samples  and  discounts,  better 
act  at  once.  The  advertising  is  going  out — the 
demand  is  being  created.    Cash  in  on  it. 


Please  write  on  your  letterhead  and  state  tvhat  make  of  talking  machines  you  cat 


RE-PLA-STOP  COMPANY,  CINCINNATI,  OHIO 
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Featuring  the  Musical  Poss 
Talking  Machine 


ibilities  of  the 

By  William  Braid  White 


[Note. — This  is  the  seventh  in  a  series  of  articles  on  the 
general  subject  of  the  musical  possibilities  of  the  talking 
machine.  Th  aim  of  the  series  is  to  develop  these  pos- 
sibilities fron  all  angles,  thus  opening  up  fields  for  sales 
expansion  oftentimes  neglected  wholly  or  in  part. — Editor.! 

ANALYZING  PUBLIC  DEMAND 

Since  the  day,  now  many  moons  ago,  that  I 
first  put  to  my  ears  two  rubber  tips,  which  led 
to  an  equal  number  of  tubes  and  ran  finally  into 
a  mysterious  box  of  machinery  with  a  revolving 
cylinder,  whence  traveled  to  my  auditory  ap- 
paratus various  squeaks  more  or  less  articulate, 
which  the  owner  of  the  mystery  kindly  denom- 
inated a  record-  of  somebody  singing  "Home, 
Sweet  Home" — since,  I  say,  those  early,  even 
prehistoric,  days  of  the  talking  machine  indus- 
try, I  have  been  devoting  more  or  less  time  to 
thinking  about  the  future  day  when  the  diffi- 
culties shall  all  have  retired  permanently  into 
the  background,  and  only  perfection  be  heard. 
That  this  day  is  approaching  no  one,  I  take  it, 
will  deny.  But  it  will  as  easily  be  admitted 
also,  I  think,  that  there  is  a  great  deal  yet  to 
be  done  in  various  directions. 

At  the  same  time,  at  the  risk  of  being  accused 
of  getting  up  a  scare  and  then  failing  to  pro- 
duce the  cause  thereof,  I  must  announce  that 
the  present  article  contains  no  single  word  about 
the  elimination  of  mechanical  foreign  sounds 
from  the  record,  and  just  as  little  about  improve- 
ments in  recording.  For  in  truth,  the  inventors 
and  experimenters  have  their  time  filled  with 
these  matters,  and  there  are  some  schemes  of 
great  promise  that  some  day  will  see  the  light. 
If  one  could  tell  some  of  the  wonders  one  has 
seen  and  heard  under  seal  of  secrecy  there 
would  be  an  interesting  tale.  But,  alas,  it  can- 
not be. 

Still,  there  are  other  things  which,  while  they 
may  not  be  quite  so  exciting,  are  considerably 
more  to  the  point  at  the  present  moment.  The 
talking  machine  business,  when  you  come  to 
think  of  it,  has  a  record  of  expansion  and  de- 
velopment that  probably  can  only  be  paralleled 
by  that  of  the  automobile,  but  in  all  of  the 
wonderful  progress  of  the  past,  we  must  not 
forget  that,  as  time  goes  on,  conditions  change 
altogether;  and  the  progress  of  to-morrow  takes 
place  along  different  lines  and  in  different  di- 
rections from  that  of  to-day. 

The  biggest  problem  that  any  observer  of  the 
business  can  propose  to  himself  just  now  is  this: 


Along  what  lines  is  the  future  of  the  business 
to  develop;  and  how  can  the  dealer  best  find  out 
the  probabilities  thereof? 

The  Policy  of  To-morrow 

It  is  evident  that  if  we  can  see  at  all  clearly 
the  main  lines  of  talking  machine  development, 
as  these  are  likely  to  be  laid  down  during  the 
next  few  years,  we  can  do  much,  if  not  every- 
thing, towards  gaining  a  clear  idea  of  the  retail 
policy  that  is  to  carry  us  through  the  period  of 
the  great  war  and  afterwards.  Concerning  these 
matters,  I  am  venturing  to  have  some  rather 
well-defined  opinions;  and  to  put  them  before 
those  who  read  these  articles  in  the  hope  that 
they  may  do  some  good  by  stimulating  thought. 
"Evolution  

The  advertising  manager  of  a  great  talking 
machine  manufacturer  recently  remarked  that 
the  publicity  policy  of  his  house  must,  from  now 
on,  be  a  policy  of  evolution  rather  than  of  revo- 
lution. This  means  simply  that  the  talking 
machine  is  now  an  established  part  of  the  na- 
tional economy.  It  is  a  staple,  just  as  the  au- 
tomobile is  a  staple.  It  is  a  fact  of  national 
life,  so  firmly  established  that  its  name  comes 
spontaneously  to  the  lips  whenever  the  names 
of  certain  great  singers  or  certain  inventors  are 
mentioned.  Edison  is  thought  of  in  connection 
with  the  phonograph  much  more  than  with  the 
electric  light,  or  multiplex  telegraphy.  Caruso  is 
more  often  remembered  in  connection  with  his 
record  of  "Celeste  Aida"  than  with  the  Metro- 
politan Opera  House.  Yes,  the  talking  machine 
is  an  institution,  and  for  the  reason  that  it  has 
arrived  at  that  state,  the  necessity  is  the  greater 
for  guiding  wisely  our  retail  and  publicity 
policies.  For  the  institution  that  has  just  be- 
come an  institution,  and  which  is  not  yet  so 
firmly  founded  in  the  cement  of  public  estima- 
tion that  it  cannot  be  uprooted  therefrom,  needs 
more  careful  building  than  any  other.  The 
talking  machine  business  is  in  this  condition. 
 Not  Revolution" 

Three  or  four  years  ago  there  existed  in  the 
retail  field  conditions  vastly  different  from  such 
as  obtain  to-day.  At  the  present  moment  we 
have  the  spectacle  before  us  of  the  trade  rapidly 
dividing  into  two  branches,  in  respect  of  the 
machine  itself,  as  distinguished  from  the  rec- 
ords. On  the  one  hand,  we  have  the  old-estab- 
lished, nationally  advertised  and  nationally 
known  machines,  few  in  number  indeed,  but 
strongly  entrenched  behind  their  prestige  and 


conceded  efficiency.  On  the  other  hand,  we 
have  a  host  of  other  machines,  later  rivals  of 
the  first  containing  often  features  of  adapta- 
bility and  convenience  that  give  them  excellent 
selling  value.  The  retailers  must  obviously, 
therefore,  divide  themselves  into  two  classes. 
Those  who  have  the  agencies  for  the  established 
machines,  which  have  been  nationally  adver- 
tised till  the  present  generation  knows  their 
names  far  better  than  it  knows  the  names  of 
the  Presidents  from  Lincoln  to  Roosevelt,  must, 
plainly,  base  their  selling  talks,  as  well  as  their 
printed  advertising,  on  prestige  mainly.  Here 
they  are  strong  indeed.  Their  competitors  .  for 
the  most  part  have  only  price  to  fall  back  on, 
in  the  ultimate;  for  no  matter  if  a  new  machine 
were  really  superior  to  all  others  of  older  date, 
it  would  be  absurd  to  suppose  that  the  public 
would  realize  this. 

The  Record  Is  Prime! 

Well,  now,  the  situation  with  regard  to  ma- 
chines being  what  it  is,  one  is  irresistibly 
driven  to  perceive  that  the  record  really  holds 
the  future  of  the  industry  in  its  sound  grooves, 
as  it  were.  The  talking  machine  record  is, 
after  all,  the  soul  of  the  entire  business,  and 
if  you  were  to  destroy,  or  could  in  some  way 
manage  to  get  rid  of,  the  enormous  array  of 
artistic  interpretations  which  has  been  deposited 
in  the  recording  laboratories  of  the  various  rec- 
ord manufacturers,  you  would,  at  the  same  mo- 
ment, be  preaching  the  funeral  sermon  over  the 
talking  machine  business.  There  would  be 
nothing  left  to  weep  over,  indeed.  For  the 
talking  machine  is  not  like  the  piano  or  the 
fiddle.  You  cannot  play  it  without  its  record, 
which  is  to  it  far  more  than  sheet  music  is  to 
the  aforementioned  instruments.  Take  away 
the  printed  music,  and  some  musician  would 
begin  at  once  the  task  of  composing  anew  for 
the  piano.  Take  away  all  the  records  and  the 
talking  machine  business  ceases  to  exist. 

Therefore,  you  have  got  to  push  your  talking 
machine  business  more  and  more  in  the  future 
by  appealing  to  the  musical  instincts  of  the  peo- 
ple; not  indirectly,  feebly  and  indefinitely,  but 
directly,  strongly  and  as  definitely  as  possible. 
The  Fault  in  the  Ads 

In  looking  over  a  great  array  of  talking  ma- 
chine advertising  intended  for  the  dealer  I  have 
been  able  to  find  virtually  nothing  contained 
therein  that  would  show  me,  if  I  were  a  newi 
(Continued  on  page  46) 


MOBILIZATION! 


Williams  Company 
Victor  Service 


Victor  Dealers  are  now  mobilizing  their  re- 
sources for  the  1917  Fall  season.  There  will 
undoubtedly  be  a  shortage  of  Victrolas  and 
Victor  records  this  year,  and  "mobilization"  is 
therefore  both  timely  and  opportune. 


Is  at  the  disposal  of  Victor  Dealers  who  require  a  serv- 
ice that  is  prompt  and  efficient. 

.  Let  us  serve  you  this  Fall 


G.  T.  WILLIAMS  CO.,  Inc., 


Victor  Wholesale 
Exclusively 


217  Duf field  St.,  Brooklyn,  N.  Y. 
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and  uninstructed  aspirant  for  the  honors  of  the 
retail  trade,  how  I  should  tie  up  to  any  one  line 
with  a  view  to  getting  the  finest  lot  of  salable 
records. 

Of  course,  each  one  of  the  monthly  record 
lists  shows  a  variety  of  interesting  and  splen- 
did achievements  in  recording.  But  they  are 
all  so  much  alike;  and  apart  from  the  fact  that 
I  might  desire  to  link  up  with  one  edition  be- 
cause of  a  certain  artist's  name,  I  cannot  see 
any  adequate  reason  anywhere  expressed  which 
might  lead  me  decisively  to  place  my  reliance 
upon  any  one  concern,  with  the  feeling  that 
"these  people  sense  the  future  and  see  the  right 
direction  in  which  their  manufacturing  and  sell- 
ing policy  must  go." 

I  say  this  all  subject  to  correction.  I  may 
be  wholly  wrong.  But  you  do  not  want  me  to 
amuse  you.  You  want  me  to  tell  you  the  truth 
if  by  chance  I  have  any  of  it.  So,  when  I  say 
that  I  look  in  vain  for  any  perception  of  the 
need  for  a  new  vision  in  respect  of  the  musical 
side  of  the  talking  machine  business,  I  am  per- 
fectly sincere,  and  only  ask  that  you  allow  me  to 
develop  the  idea  to  its  logical  conclusion. 
The  Lack  of  System 

When  you  look  over  a  list  of  records  issued 
by  any  of  the  great  manufacturers  you  cannot 
but  be  struck  with  the  apparent  lack  of  system. 
There  are,  of  course,  the  popular  numbers  that 
tradition  compels  the  dealers,  apparently,  to  ask 
for,  and  the  manufacturers  to  supply;  but  see- 
ing that  the  profit,  the  prestige  and  the  future 
of  the  talking  machine  business  demonstrably 
reside  in  the  development  of  what  has  been 
called  "the  record-buying  habit"  among  the  peo- 
ple, it  seems  plain  that  the  most  pressing  im- 
mediate need  is  to  begin  something  like  a  cam- 
paign of  education  to  this  end;  and  this  with- 
out doubt  must  begin  at  its  logical  beginning. 
This  beginning  is,  of  course,  found  in  the  re- 
cording laboratory  itself. 

Investigating  the  Demand 

In  short,  it  seems  to  me  that  the  manufactur- 
ers might  be  willing  to  consult  with  some  of 
those  who  have  made  a  study  of  music  appre- 
ciation, with  a  view  to  discovering  along  what 
lines  the  upbuilding  of  the  national  demand  for 
high-class  records  most  readily  runs.  If,  like- 
wise, the  demand  for  every  kind  of  high-class 
record  were  to  be  carefully  examined  from  the 
sales  records,  then  tabulated  and,  lastly,  graphic- 
ally plotted,  a  curve  of  demand  might  be  found 


ress.  To  put  it  concretely,  suppose  that  a 
period  of,  say,  ten  years  be  taken,  from  the  be- 
ginning of  the  great  boom  in  talking  machines 
down  to  to-day.  Suppose  that  all  the  kinds  of 
music  denominated  "high-class"  be  then  investi- 
gated and  the  demand  for  instrumental  and  vocal 
be  compared.  Then  suppose  the  instrumental 
be  divided  into  band  and  orchestra  and  again 
compared.  Let  then  the  vocal  be  divided  two 
ways,  one  by  voice  ranges,  as  sopranos,  tenors, 
baritones  and  basses.,  the  other  by  types,  as 
operatic  Italian,  operatic  French,  operatic  Ger- 
man, sacred  oratorio,  sacred  solo,  ballad,  etc. 
Then  again,  let  solos  be  divided  from  duos,  trios, 
quartets  and  choruses.  Let  the  demand  for 
each  kind  be  compared  and  plotted  on  the  same 
scale.  The  result  will  be  a  series  of  curves 
which  can  be  superimposed  on  and  viewed  all 
together  or  separately. 

The  Curve  of  Public  Taste 

The  result  undoubtedly  will  be  to  show  that 
certain  lines  of  direction  and  certain  cleavages 
across  those  lines  are  particularly  insistent. 
The  special  value  of  this  suggested  line  of  in- 
vestigation is,  of  course,  to  be  found  in  the  fact 
that  it  gets  away  from  the  hitherto  accepted 
classification  by  the  name  of  the  artist  and  gives 
us  a  new  basis,  on  which  we  can  form  an  idea 
as  to  whether  the  public  taste  is  really  guided 
by  any  other  considerations  than  the  one  just 
mentioned.  Personally,  I  am  convinced  that  it 
is  governed  by  many  other  considerations,  but 
only  a  statistical  inquiry  can  determine  them, 
even  roughly. 

For  all  I  know  these  ideas  may  already  have 
occurred  to  inventive  minds  among  the  great 
manufacturers  and  such  tabulations  may  already 
be  in  existence.  I  claim  no  originality;  but  if 
anybody  has  yet  put  into  train  such  an  investi- 
gation as  I  suggest,  there  is  nothing  to  show  it. 
"A  New  Standpoint" 

I  am  sure  that  all  retailers  will  welcome  any 
sound  plan  for  increasing  sales,  and  I  am  equal- 
ly sure  that  what  an  eminent  advertising  man- 
ager in  this  field  called  recently  the  "record- 
buying  habit,"  is  a  quality  we  wish  to  see  per- 
petuated very  strongly  among  our  buying  pub- 
lic. What  I  am  trying  to  impress  on  the  minds 
of  those  who  read  these  words  is  the  desira- 
bility of  attacking  the  problem  from  a  new 
standpoint.  It  seems  plain  that  the  first  duty 
before  us  for  the  immediate  future  is  the  duty 
of  promoting  a  steady  taste  for  new  records, 


(RECORD  ENVELOPES 
STOCK  RECORD  POCKETS 
J.  L.  GILLESPIE  COMPANY 
PAPER  PRODUCTS  PITTSBURGH,  PA. 

permanently  founded  on  music  which  in  its  es- 
sence is  vulgar  and  stupid.  I  think  it  is  plain  m 
that  those  who  rush  after  every  new  musical 
craze  of.  the  moment  are  not  the  kind  that  de- 
velop into  steady  record-buyers.  The  cultiva- 
tion of  a  taste  must  proceed  along  different 
lines;  in  effect  along  high-class  lines.  But  it  is 
not  possible  to  drive  the  public,  though  it  is 
quite  possible,  nay,  quite  simple,  to  lead  them. 
There  is  little  sense  in  telling  them  to  like 
good  music;  they  must  be  persuaded  to  like  it. 
But  can  this  be  done?    I  believe  it  can. 

Checking  the  Results 

This  is  no  place  for  extended  analysis  of  the 
possibilities;  but  one  suggestion  can  be  made 
that  perchance  will  stimulate  experiment.  Sup- 
pose that  on  the  basis  of  the  investigations  as- 
sumed above,  the  public  liking  for  a  certain  type 
of  instrumental  and  for  a  corresponding  type 
of  vocal  music  of  high-class  be  made  apparent. 
Suppose  that,  without  regard  to  names  of  artists, 
a  selection  of  first  one  and  then  the  other  be 
pushed  hard  through  the  monthly  bulletins  for 
three  months.  If  the  public  response  is  be- 
low the  average,  after  allowing  for  all  external 
circumstances,  then  the  result  is  negative  and 
for  the  investigator  discouraging.  If  the  re- 
sponse be  average,  the  result  is  still  negative, 
but  not  discouraging.  If  it  be  improved  the  re- 
sult is  positive  and  encouraging. 

The  object  of  such  experiments  is  to  gather 
data  and  then  check  the  correctness  thereof. 
Once  establish  some  rules  regarding  public  taste 
and  obviously  it  is  not  very  difficult  to  set  about 
the  cultivation  of  that  taste  along  definite  lines. 

Let  it  not  be  supposed  for  a  moment  that  there 
is  anything  at  all  abstruse  or  unpractical  (sweet 
word)  in  this.  Other  industries  are  carrying 
out  similar  and  more  exact  investigations  every 
day  for  the  most  practical  reasons;  and  are 
obtaining  results  of  the  highest  importance.  If 
it  is  not  good  business  to  be  scientific,  then  I 
do  not  know  what  good  business  is;  for  cer- 
tainly the  idea  of  systematizing  the  knowledge 
we  think  we  possess  regarding  the  facts  of  the 
merchandise  we  are  trying  to  sell,  is  the  most 
practical  of  ideas.  Science  is  organized  and  sys- 
tematized knowledge.  It  is  not  bad  smells  and 
explosions  and  a  lot  of  stuff  that  you  learn  in 
college  and  immediately  forget.  There  is  a 
science  of  business;  but  there  are  not  many 
scientific  business  men — yet. 

Lastly,  why  should  the  public  taste  be  stim- 
ulated in  the  direction  of  the  high-class  rec- 
ords? I  sum  up  the  reasons,  reminding  the 
reader  that  the  arguments  in  support  of  some 
of  them  have  been  set  forth  in  previous  articles. 
They  are: 

1.  Because  no  permanent  taste  can  be  founded 
on  that  which  is  essentially  bad. 

2.  Because  the  permanent  profits  and  pres- 
tige are  found  only  in  the  high-class  records. 

3.  Because  the  public  at  the  present  time  are 
just  ripe  for  the  better  things  in  music  and  in 
all  the  arts. 

4.  Because  all  investigation  shows  the  above 
statements  to  be  founded  in  truth. 


ARMY  AND  NAVY _MODEL  IN  DEMAND 

It  is' announced  that  the  Edison  laboratories 
will  not  be  able  to  make  deliveries  on  Army  and 
Navy  phonographs  for  the  next  few  days,  owing 
to  the  fact  that  the  limited  number  of  these  ma- 
chines first  made  up  have  been  sold  out.  So 
many  orders  have  been  received  during  the 
past  week  from  organizations  who  have  pur- 
chased through  local  dealers  that  it  will  take 
some  weeks  to  catch  up.  Shipments  are  also 
delayed  somewhat  through  investigation  made 
by  the  Edison  laboratories  to  prevent  these  pho- 
nographs, which  are  made  without  profit,  going 
into  the  hands  of  persons  not  attached  to  some 
military  or  naval  unit. 


both  in  respect  of  time-progress  and  class-prog-     but  I  cannot  believe  that  such  a  taste  can  be 

ATTENTION  OF 

TALKING  MACHINE  MANUFACTURERS 

We  are  ready  for  your  orders  on  our  new  model  Veeco  Electric  Phono- 
graph Motor. 

Send  for  sample  motor  including  Vitraloid  turntable,  cord,  switch  and 
plug,  all  ready  to  mount  on  such  board  as  you  are  now  using  in  your  product. 

Our  motor  runs  on  either  alternating  or  direct  current  from  100-125  volts, 
without  extra  resistance  or  any  adjustment,  and  can  be  supplied  for  any 
voltage  from  6  to  250. 

It  is  strong,  true  and  quiet  and  the  longer  it  runs  the  better  it  is. 

We  are  sure  a  trial  will  lead  to  our  obtaining  your  future  business. 

We  also  supply  Veeco  Motors  mounted  on  suitable  boards  for  machines 
already  in  use. 

THE  VEECO  COMPANY 

248  Boylston  St.  Boston,  Mass. 

The  Original  Producers  of  a  Complete  Electric  Drive 
for    the    Talking    Machine    Manufacturer's  Use 
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TWIN  CITY  DEALERS  BANKING  ON  TRADE  OF  FARMERS 

Liberal  Prices  for  Wheat  Will  Mean  General  Prosperity  in  Northwest — Visitors  From  the  Victor 
Factory — Dealers  Ordering  in  Carload  Lots — State  Fair  Attracts 

Minneapolis  and  St.  Paul,  Minn.,  September  8. 


— All  previous  records  for  talking  machine  sales 
— and  there  have  been  some  good  ones — will  be 
shattered  by  the  marks  of  the  fall  of  1917.  There 
can  now  be  no  question  but  that  the  Northwest 
will  be  liberally  supplied  with  money  after  the 
grain  begins  its  big  movement.  The  farmers  be- 
lieve that  the  federal  wheat  price  fixing  com- 
mittee should  have  allowed  $2.50  a  bushel  at 
Minnesota  terminals  instead  of  $2.20  at  Chicago, 
but  with  excellent  crops  and  more  than  double 
the  average  prices  for  their  grain  the  farmers 
will  have  a  great  deal  of  ready  money  in  spite 
of  the  higher  cost  of  labor  and  farm  machinery. 

The  talking  machine  is  a  household  necessity 
on  the  lonely  farm  and  the  dealers  are  planning 
to  supply  every  farmhouse  with  one.  Jobbers 
to-day  are  beaming  with  optimism  and  they  but 
reflect  the  united  sentiment  of  the  retail  dealers. 

Howard  J.  Shartle,  credit  manager,  and  S.  H. 
Rous,  assistant  laboratory  director  for  the  Vic- 
tor Co.,  spent  some  days  early  in  September  in 
the  Twin  Cities.  They  visited  each  one  of  the 
Victor  dealers  in  Minneapolis  and  St.  Paul  for 
friendly  conferences  on  the  Victor  business  with 
special  reference  to  the  production  and  distribu- 
tion of  records. 

Victor  business  is  to  exceed  all  former  pro- 
portions in  the  opinion  of  the  Beckwith-O'Neill 
Co.  and  W.  J.  Dyer  &  Co.,  the  jobbers  in  this 
locality.  Either  house  could  greatly  increase 
its  prospective  sales  if  an  adequate  supply  of 
machines  could  be  assured. 

Foster  &  Waldo  already  are  doing  a  holiday 
business  and  will  be  satisfied  to  have  their  sales 
run  along  at  the  present  gait  until  after  the 
New  Year. 

The  New  England  Furniture  &  Carpet  Co. 
with  three  lines  of  machines  is  crowding  the 
sales  to  the  limits  of  the  force.  Mr.  and  Mrs. 
Archie  Matheis,  back  from  their  motor  car  trip 


to  the  Yellowstone  and  Idaho,  are  busily  en- 
gaged in  their  fall  campaign. 

"We  are  shipping  Edison  machines  by  the  car- 
load where  they  formerly  went  by  express,"  de- 
clared President  Laurence  H.  Lucker,  of  the 
Minnesota  Phonograph  Co.  to  your  corre- 
spondent. "This  week  we  sent  a  carload  of 
Edison  goods  to  Mankato,  Minn.,  and  another 
carload  to  La  Crosse,  Wis.  We  could  open 
new  accounts  galore  if  we  could  but  get  the 
goods.  As  it  is,  we  have  difficulty  in  supplying 
our  patrons  with  what  they  want.  Machines 
in  oak  finish  are  difficult  to  get.  The  retail  trade 
already  is  lively  while  the  St.  Paul  and  Minne- 
apolis stores  are  doing  big  business  right  now. 

Manager  Ware  of  the  Pathe  department  of 
G.  Sommers  &  Co.  was  in  the  East  early  in 
September  to  speed  up  shipments.  The  com- 
pany thought  that  it  was  well  stocked,  but 
needs  supplemental  shipments  right  along. 
Numerous  new  accounts  have  been  opened 
throughout  the  entire  Pathe  territory  and  the 
Pathe  instruments  appear  to  be  entering  on  a 
great  vogue  in  the  Northwest. 

W.  C.  Hubbard,  Dictaphone  manager  for  the 
Columbia  Graphophone  Co.,  reports  that  all 
monthly  records  for  his  department  were  ex- 
ceeded by  the  August  sales.  S.  J.  Pellegrini, 
Twin  City  representative  for  the  company,  who 
returned  last  week  from  Kansas  City  and  New 
Orleans,  said  that  while  both  towns  were  favor- 
able to  the  talking  machine  trade,  yet  St.  Paul 
and  Minneapolis  would  show  better  results.  W. 
L.  Sprague,  manager  in  the  Northwestern  ter- 
ritory, authorized  the  establishment  of  Columbia 
departments  with  A.  J.  Weisman,  M.  J.  Swed- 
lund,  Rainville  Furniture  Co.,  Rubel  Furniture 
Co.,  J.  F.  Dvoracek,  and  the  American  Rec- 
ord Co.,  of  Minneapolis,  and  the  South  St.  Paul 
Furniture  Co.  The  foregoing  with  one  excep- 
tion are  substantial  furniture  houses. 


F.  M.  Hoyt,  of  the  Beckwith-O'Neill  Co.,  has 
been  visiting  friends  in  Buffalo,  N.  Y.,  but  is  due 
to  be  on  the  job  by  the  middle  of  the  month. 

The  talking  machine  dealers  of  Minneapolis 
had  a  "Dutch  feed,"  Friday,  August  24,  at  the 
Elks  Club.  They  talked  "shop"  most  of  the 
time,  which  was  perfectly  proper  and  everything 
was  found  to  be  "just  lovely." 

The  big  event  for  the  dealers  this  month  was 
the  Minnesota  State  fair  where  many  of  them 
exhibited.  Frank  Gunyo,  of  the  New  England 
Furniture  Co.  and  the  Cable  Piano  Co., 
had  full  lines  of  Victor  machines  with  demon- 
strators. The  Minnesota  Phonograph  Co.,  with 
a  space  100x50  feet  and  nine  demonstrators  and 
salesmen  under  the  direction  of  Mr.  Lowy, 
boomed  and  boosted  the  Edison  machines  to  the 
limit.  The  Pathe  goods  were  displayed  in  an 
attractive  manner  by  G.  Sommers  &  Co.  There 
was  talking  machine  music  in  the  air  at  the 
big  exposition  during  the  week  of  September 
3  to  8,  and  everybody  present  seemed  to  enjoy  it. 


ROSENSTEIN  WITH  INDEPENDENT  CO. 

S.  N.  Rosenstein  Joins  Staff  of  Independent 
Talking  Machine  Co.,  New  York,  as  General 
Sales  Representative  of  That  Company 


S.  N.  Rosenstein,  well  known  in  trade  circles, 
has  joined  the  forces  of  the  Independent  Talk- 
ing Machine  Co.,  New  York,  jobbers  of  talking 
machine  parts.  Mr.  Rosenstein  will  act  as  gen- 
eral sales  representative  for  this  concern,  with 
headquarters  at  their  executive  offices,  54 
Bleecker  street,  New  York,  and  will  also  visit 
the  manufacturers  in  different  sections  of  the 
country  in  order  to  render  them  every  possible 
co-operation. 

The  Independent  Talking  Machine  Co.  han- 
dles a  line  of  well-known  products,  including 
the  Heineman  and  Meisselbach  motors,  tone 
arms,  sound  boxes,  etc.  It  also  manufactures 
a  line  of  parts  which  have  been  very  success- 
ful, and  it  has  an  extensive  following  with  the 
talking  machine  manufacturers. 


The  Rush  Season 

— which  includes  the  period  from  Sept.  I  st  to  Dec. 
3  1  st,  is  the  season  when  the  character  of  your 

Victor  Distributing  Service 

counts  heaviest  in  your  cash  receipts.  It  is  during 
this  time  that  we,  as  Victor  Distributers,  earn  many 
new  accounts  and  bind  closer  to  us  the  connections 
already  established. 


The  Oldest  Victor  Distributers  in  the  Southwest 

KANSAS  CITY,  MISSOURI 
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The  Starr  Dealer  Receives  the  Benefit  of  a  Half -Century's 
Experience  in  Marketing  High-Class  Musical  Instruments 

As  Starr  Phonographs  and  Starr  Records  are  the  heritage  of  a  long,  success- 
ful manufacturing  experience — 

So  is  the  selling  experience  which  assists  the  Starr  dealer  in  developing 
his  business. 

Everything  possible  is  done  to  aid  him: 

National  advertising — in  many  of  the  leading 
publications,  such  as  Cosmopolitan,  Literary 
Digest,  World's  Work,  Scribner's,  Harper's, 
National  Geographic  Magazine,  in  which  a 
beautiful  Fall  and  Christmas  series  is  appearing. 

Regular  weekly  schedule  of  large  advertisements 
in  over  a  score  of  the  metropolitan  newspapers 
whose  circulation  reaches  nearly  everywhere. 

The  new  dealer  receives  a  series  of  most  attract- 
ive announcement  ads,  announcement  folders, 
picture  slides,  window  cards,  etc.,  without  cost. 

Thereafter  he  is  each  month  supplied  with  ten  or 
a  dozen  illustrated  timely  ad-suggestions  with 
copy  which  he  can  easily  adapt.  Cuts  are  free. 
New  picture-slides,  cards,  booklets,  etc.,  are 
frequently  offered. 

It  is  easy  for  the  Starr  dealer  to  keep  his  sales  coming  steadily. 

Starr  Phonographs  play  ALL  records.  Starr  Records  play  on  ALL  phono- 
graphs. 

There  are  11  beautiful  Starr  Styles,  $50  to  $300,  including  four  charming 
period  designs. 

The  Starr  Record  Library  now  offers  a  comprehensive  repertoire  of  the 
world's  best  music.  The  records  are  double-sided.  Each  side  plays  nearly 
five  minutes.    The  retail  prices  are  65c,  75c,  $1  and  upward. 

The  Starr  Piano  Company 

Starr,  Richmond,,  Trayser,  Remington  Grand,  Upright  and  Player-Pianos 
The  Starr  Phonograph — Starr  Phonograph  Records 

Established  1872— Richmond,  Indiana 
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MAY  FORM  INDIANAPOLIS  TALKING  MACHINE  ASSOCIATION 


C.  P.  Herdman,  the  Baldwin  Manager,  Receiving 
Important  Matters  to  Be  Considered- 

Indianapolis,  Ind.,  September  3. — The  pros- 
pects of  the  Indianapolis  talking  machine  deal- 
ers forming  an  association  look  bright.  The  de- 
sire has  often  been  expr-essed  by  the  various 
dealers  that  such  an  organization  be  formed, 
but  no  definite  action  was  taken  until  C.  P. 
Herdman,  manager  of  the  talking  machine  de- 
partment of  the  Baldwin  Piano  Co.  store,  sent 
letters  to  the  various  dealers  asking  whether 
they  would  co-operate  with  such  an  association 

The  answers  received  by  Mr.  Herdman  are 
very  gratifying,  as  nearly  all  the  dealers  express 
the  opinion  that  they  believe  such  an  associa- 
tion would  be  very  beneficial  to  the  trade  gen- 
erally. 

Mr.  Herdman,  who  is  an  experienced  talking 
machine  man,  has  seen  the  workings  of  such  as- 
sociations in  other  cities,  and  he  believes  if  the 
dealers  here  will  get  together  they  will  be 
glad  that  they  gave  their  needed  co-operation. 

A  meeting  of  the  dealers  will  probably  be 
called  some  time  this  month  to  discuss  the 
details  of  the  formation  of  the  association. 
The  matter  will  be  put  squarely  up  to  the  deal- 
ers, and  if  they  declare  themselves  in  favor  of 
supporting  the  association,  it  will  be  formed. 

It  is  not  intended  by  those  pushing  for  the  or- 
ganization that  any  rules  or  regulations  con- 
cerning business  as  done  by  the  individual  deal- 
ers shall  be  fastened  on  the  members  of  the 
proposed  association.  The  main  purpose  of  the 
association  will  be  to  foster  a  spirit  of  good 
fellowship  among  talking  machine  men,  and  to 
meet  to  discuss  local  problems  and  conditions. 

One  of  the  proposed  ideas  that  will  be  brought 
before  the  association,  if  it  is  formed,  will  be 
the  establishing  of  a  talking  machine  week. 
With  all  the  dealers  advertising  and  plugging 
along  this  line,  together  with  the  publicity  they 
can  get  from  the  newspapers,  such  a  plan  should 
prove  a  sales  booster. 

The  letter  Mr.  Herdman  sent  to  about  twenty 
dealers,  including  wholesale  men  and  managers 
of  retail  departments,  is  as  follows: 

"Have  you  noticed  that  each  issue  of  The 
Talking  Machine  World  contains  the  account 
of  the  organizing  of  a  talking  machine  dealers' 
association  in  some  city  where  such  an  organi- 
zation has  never  existed  before,  and  also  the 
account  of  things  accomplished  and  good  done 
by  like  associations  already  organized? 

"The  idea  of  co-operation  for  the  common 
good  of  merchants  engaged  in  the  same  line 
of  business  seems  to  be  reaching  out  into  main- 
lines of  merchandising.  Business  men  of  all 
kinds  are  learning  that  their  competitors  are 
right  nice  fellows  to  meet  and  know  rather 
than  beings  to  be  avoided. 

"The  writer  is  strongly  of  the  impression  that 
the  organization  of  a  talking  machine  dealers' 
association  in  Indianapolis  will  be  of  mutual 
benefit  to  dealers  in  all  lines  and  will  work  for 
the  general  good  of  the  business  here. 


Much  Encouragement  From  the  Trade — Many 
May  Establish  "Talking  Machine  Week" 

"Surely  Indianapolis  is  not  very  different  from 
other  cities  where  like  associations  are  proving 
so  successful.  We  would  like  very  much  to 
have  your  opinion.  Would  you  be  willing  to 
co-operate  with  such  an  association,  provided, 
of  course,  that  all  dealers  of  importance  could 
be  interested?  We  will  appreciate  your  ideas 
very  much." 

H.  E.  Whitman,  manager  of  the  talking  ma- 
chine department  of  the  Pearson  Piano  Co.. 
says  that  his  salesmen  have  had  exceptionally 
good  results  on  the  $15  and  $25  machines  dur- 
ing the  summer  months.  It  is  planned  to  line 
up  these  summer  buyers  for  larger  machines 
in  the  fall.  This  plan  proved  successful  last 
year.  Mr.  Whitman  is  planning  a  fall  drive 
on  the  Edison  machines. 

The  E.  L.  Lennox  Piano  Co.  recently  took 
on  a  large  contract  for  Columbia  machines  and 
has  installed  new  record  shelves.  E.  L.  Lennox, 
who  reports  that  the  business  has  been  fair  for 
the  summer,  is  going  on  a  vacation  of  several 
weeks,  via  an  automobile  trip  through  the  Rocky 
Mountains. 

Ben  Brown,  manager  of  the  Columbia  store, 
reports  that  the  business  in  August  showed  an 
increase  of  25  per  cent,  over  the  same  month 
last  year.  George  L.  Schuetz,  a  Columbia  whole- 
sale man  working  out  of  Indianapolis,  is  the 
proud  possessor  of  the  silver  loving  cup  given 
to  the  winner  of  the  Columbia  July  salesmen's 
contest  in  the  Pittsburgh  district.  S.  H.  Nichols, 
the  district  manager,  visited  the  store  recently, 
and  Mr.  Brown  said  he  was  enthusiastic  over  the 
outlook. 

.  Bertram  Straus,  vice-president  of  Herman 
Straus  &  Sons  Co ,  of  Louisville,  Ky.,  visited 
Mr.  Brown  last  week.  He  told' Mr.  Brown  that 
he  had  bought  a  new  auto  truck  which  was  de- 
tailed especially  to  the  talking  machine  depart- 
ment and  that  he  had  found  this  plan  worked 
fine.  Mr.  Brown  said  that  large  stores  would 
find  this  plan  of  benefit,  as  there  are  many  in- 
stances when  a  machine  is  delivered  that  the 
prospective  buyer  expresses  the  wish  he  had 
taken  a  larger  machine.  The  man  delivering 
the  machine— as  he  is  working  out  of  the  talk- 
ing machine  department  exclusively — can  easily 
tell  the  buyer  that  he  will  take  the  machine 
back  and  bring  out  the  larger  model.  He  also 
is  a  good  man  to  watch  for  tips  for  prospective 
buyers  which  are  lost  by  the  regular  store  de- 
livery men  in  their  rush  and  hurry. 

At  the  Stewart  Talking  Machine  Shop  a  novel 
method  was  used  for  advertising  the  September 
Victor  records.  Advertisements  were  run  in 
the  papers  announcing  that  in  connection  with 
the  window  display  on  the  records,  a  kodak 
concealed  in  the  window  would  take  a  flashlight 
between  9  and  10  o'clock. 

The  kodak  snapped  the  crowd  looking  in  the 
window  and  this  photograph  was  used  in  a 
second  series  of  ads. 


A.  M.  Stewar.tr. president  of  the  Stewart  Talk- 
ing Machine  Co.,  jobbers  of  the  Victor  ma- 
chines, has  returned  from  a  vacation  in  Wis- 
consin. W.  S.  Barringer  visited  Grinnell  Bros, 
in  Detroit  while  on  his  vacation. 

H.  .A.  W.  Smith,  manager  of  the  local  store 
of  H.  N.  Ness  Co.,  reports  that  business  in 
August  was  exceptionally  good.  The  store 
handles  Pathe  machines  exclusively.  The  Pathe 
Phonograph  Co.,  Inc.,  has  sold  its  jobbing  rights 
for  Indiana  and  Kentucky  to  the  Mooney- 
Mueller-Ward  Co.,  of  Indianapolis,  and  has 
closed  its  retail  shop.  M.  P.  Tobin,  of  the  Pathe 
Phonograph  Co.,  is  at  the  Ness  store  winding 
up  his  business.  The  Ness  store  has  taken  the 
name  of  the  Pathephone  Shop. 

Mooney-Mueller-Ward  Co.  is  wholesale  house 
devoted  largely  to  the  distribution  of  drugs  and 
sundries.  Edgar  Eskew,  who  was  with  Mr. 
Tobin  in  business,  will  have  charge  of  the  Pathe 
wholesale  business  for  the  Mooney-Mueller- 
Ward  Co. 

Walter  Kipp,  of  the  Kipp  Phonograph  Co., 
is  working  hard  on  plans  for  one  of  his  annual 
dealers'  conventions,  to  be  held  here  October  4. 
Mr.  Kipp  was  the  host  of  all  the  Edison  deal- 
ers in  his  zone  last  year,  and  the  convention 
was  highly  successful. 

The  Carlin  Music  Co.  is  rushing  the  work 
of  repairing  the  damage  done  to  it.s  sales  and 
demonstrating  rooms  by  the  recent  fire.  Two 
additional  demonstrating  rooms  will  be  added 
and  it  is  expected  the  rooms  will  be  ready  for 
business  some  time  during  the  month. 

The  Starr  Piano  Co.  has  been  featuring  its 
patriotic  records  in  newspaper  advertising. 

The  Edison  Shop  continues  to  display  clever 
window  ads.  A  recent  one  was  a  well-planned 
display,  showing  a  small  airplane  flying  in  the 
window  with  a  suitable  painting  in  the  back 
ground. 

Work  is  being  pushed  on  the  storeroom  of  the 
All  Records  Phonograph  Co.,  and  the  room 
which  will  contain  several  demonstrating  booths 
will  soon  be  ready  for  occupancy.  George  F. 
Standke,  the  manager,  is  supervising  the  work 
of  installing  the  fixtures.  The  store  will  handle 
the  Brunswick  machines. 


A  SUCCESSFUL  COLUMBIA  MAN 


Boston,  Mass.,  September  8. — One  of  the  most 
enthusiastic  Columbia  dealers  in  this  city  is 
Henry  Schulz,  who  conducts  a  successful  store 
at  435  Broadway,  South  Boston.  Mr.  Schulz 
is  one  of  the  oldest  Columbia  men  in  the  city, 
having' started  as  a  retail  salesman  in  the  local 
branch  about  fourteen  years  ago.  When  the  com- 
pany decided  to  open  a  small  retail  store  in- 
South  Boston,  Mr.  Schulz  was  selected  to  man- 
age it,  and  was  so  successful  that  he  decided  to 
purchase  the  store. 

Mr.  Schulz  is  more  enthusiastic  over  the  Co- 
lumbia proposition  than  ever  before  and  pre- 
dicts great  things  for  himself  and  other  Colum- 
bia dealers  in  this  vicinity  during  the  coming 
season. 


New  Dustoff  Deluxe 

¥^  1      /^l  A  Necessity 

Kecord  Cleaner  ^-"^ 

or  Records 

Made  of  the  highest  quality  Nap  Plush  (not  Velour). 
They  thoroughly  remove  the  dust  from  the  minute 
grooves  of  the  record,  without  wearing  or  scratching  it 
in  the  least.  Keeps  the  tone  of  the  record  pure  and  clear. 
BEAUTIFULLY  MADE  AND  FINISHED. 
A  MONEY  AND  TRADE  MAKER  FOR  EVERY 
TALKING  MACHINE  DEALER 

Write  for  Sample  Name  Your  Jobber 

WILLIAM  I.  SCHWAB 

Manufacturer  of  Minute  Shine  Products 

128  North  Main  Street 
PROVIDENCE  RHODE  ISLAND 


MODEL  A 

For  the  Highest  Class  Trade 


A  Minute  Shine  Product 


Regular  Model  Dustoff  made  of  Wilton  Fabric. 
Your  Advertisement  can  be  printed  on  Holder. 


Retail  Price,  15c.  Kfc* 
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Lucy  Gates,  Riccardo  Stracciari,  Francis  MacMillen 
and  the  Philharmonic  Orchestra  of  New  York,  all  in 
one  list— that's  what  Columbia  dealers  can  promise 
their  customers  for  September  20th  when  the  October 
Columbia  list  goes  on  sale. 


Columbia  ;Graphophone  Co. 

WoolwortlTBuIlding,  New  York 


EXPANSION  THE  RULE  WITH  THE  TRADE  IN  ST.  LOUIS 

Silverstone  Music  Co.  to  Occupy  New  Building — Famous  &  Barr  Co.  Department  Greatly  Improved 
— Stocks  in  Pleasing  Shape — Patriotic  Records  Selling  Well — Interesting  News  Budget 

St.  Louis,  Mo.,  September  8. — Local  talking 
machine  merchants  are  preparing  for  the  great- 
est fall  business  they  ever  had,  according  to 
jobbers  and  retailers.  The  best  of  it  is  that 
they  have  the  stock  of  machines  in  sight  and 
the  record  supply  has  been  ample,  and  they 
have  reason  to  believe  that  it  will  continue  so. 
The  Columbia  Co.,  Aeolian  Hall  and  the  Silver- 
stone  Music  Co.,  Edison  jobbers,  and  the  Koer- 
ber-Brenner  Co.,  Victor  distributors,  report  excel- 
lent reserve  stock  for  early  fall  business.  The 
Victor  machines  are  not  in  this  city  in  such 
great  quantities,  but  they  have  been  coming 
through  in  good  numbers.  One  reason  for  such 
large  stocks  is  that  the  factories  have  been 
shipping  fall  stocks  early  in  an  endeavor  to 
head  off  the  expected  car  shortage. 

This  city  recently  has  seen  the  Koerber- 
Brenner  Music  Co.,  Victor  jobbers,  and  the 


wholesale  department  of  the  Columbia  Co.  in- 
stalled in  new  quarters;  next  will  come  the 
Silverstone  Music  Co.,  Edison  jobber.  Mr. 
Silverstone  announces  that  he  has  leased  1114 
Olive  street,  a  five-story  and  basement  building, 
and  will  remove  to  that  location  from  1124 
Olive  street  as  soon  as  the  interior  changes 
can  be  made,  which  he  anticipates  will  be  about 
November  1.  He  promises  some  surprises  in 
the  arrangement  of  the  new  store,  especially 
in  the  manner  of  construction  of  the  concert 
hall,  which  will  be  on  the  first  floor.  Also  he 
expects  to  introduce  a  novelty  in  wood  finish 
in  his  interior  work,  if  present  experiments 
work  out  well. 

Mr.  Silverstone's  new  location  is  only  five 
doors  east  of  his  present  location,  and  on  the 
face  of  things  does  not  present  much  advan- 
tage, but     each  of  the  floors  has  some  more 


The  Most  Direct  Service 

FOR 

Victor  Dealers  in  New  England 

From  the  Factory 


To 


To  the  Dealer . 


The  Service  Without  A  Hitch 
Try  It  NOW 

DITSON 

BOSTON  NEW  YORK 


space  than  his  present  quarters,  and  he  will 
have  a  basement  that  can  be  used  for  any 
purpose.  His  greatest  advantage  will  be  in  a 
better  store  front,  an  additional  elevator  and 
the  general  interior  arrangement. 

Speaking  of  space  economy,  Manager  Ditzell, 
of  the  Famous  &  Barr  Drygoods  Co.,  is  work- 
ing some  miracles  on  that  score.  Just  at  this 
writing  he  is  carrying  on  an  increased  business 
in  quarters  that  are  more  or  less  in  the  posses- 
sion of  carpenters,  who  are  bringing  the  total 
of  demonstration  rooms  up  to  twenty,  which 
will  be  the  largest  number  for  any  one  store 
west  of  the  Mississippi,  according  to  Mr.  Dit- 
zell. A  year  ago  the  Victrola  department  in 
this  store  had  three  demonstration  rooms.  Since 
then  the  Edison  line  has  been  discontinued  and 
those  rooms  taken  over  for  Victrolas,  and  in  the 
present  move  the  player-piano  demonstration 
rooms  go  to  the  talking  machines.  The  rest 
of  the  new  rooms  are  gained  by  making  several 
record  demonstration  rooms  out  of  the  large 
rooms  previously  used  for  machines. 

Manager  Guttenberger,  of  the  Vocalion  de- 
partment at  Aeolian  Hall,  is  back  on  the 
job  after  a  vacation,  and  is  preparing  for  an 
unprecedented  fall  business,  both  in  records 
and  machines.  This  company  has  recently 
changed  the  tone  of  the  advertising  and  now 
is  inviting  comparisons  of  the  Vocalion  with 
other  machines.  Street  car  advertising  to  a 
considerable  extent  is  being  carried  along 
this  line  and,  strange  to  say,  all  of  the  signs 
are  printed  in  black  only,  with  very  plain  type, 
and,  because  of  this  plainness,  they  are  well  set 
out  among  the  colored  and  illustrated  cards. 

Charles  Byars,  manager  of  the  Vocalion  de- 
partment at  Aeolian  Hall  in  Cincinnati,  visited 
Aeolian  Hall  here  the  other  day.  Mr.  Byars 
and  Mr.  M.  Guttenberger  both  began  their 
talking  machine  salesmanship  lessons  with 
the  Columbia  Co.  in  St.  Louis.  Mr.  Byars 
remained  there  and  eventually  became  retail 
manager  before  he  was  transferred  to  Chicago, 
and  later  left  the  Columbia  service.  They  had 
not  met  for  twelve  years.  Mr.  Byars  intro- 
duced himself  to  Manager  Kriesler,  of  Aeolian 
Hall,  who,  in  turn,  introduced  him  to  Mr. 
Guttenberger  as  "Mr.  Austin,  who  is.  a  prospec- 
tive purchaser  of  a  Vocalion."  Mr.  Guttenberger 
took  "Mr.  Austin"  upstairs  and  put  in  half  an 
hour  demonstrating  a  machine  and  answering 
some  very  pointed  questions.  Perhaps  these 
questions  served  to  arouse  him,  but  finally  "Mr. 
Austin"  turned  his  back  and  then  Mr.  Gutten- 
berger recognized  him.  Then  they  went  down- 
stairs and  let  the  others  in  on  the  joke. 

Manager  Magoon,  of  the  Victor  department 
at  the  Kieselhorst  Co.,  was  off  on  a  vacation 
trip  covering  the  first  of  the  month. 

The  Home  Phonograph  Co.,  1825  South 
Broadway,  Columbia  retailers,  lost  about  $2,000 
worth  of  machines  in  a  fire  August  26.  No 
records  were  damaged.  The  Columbia  Co. 
wholesale  department  was  able  to  supply  new 
stock  for  the  damaged  machines  over  Sunday 
and  the  firm  lost  little  business  time. 

Ben  Phillips,  who  presides  at  the  Columbia 
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retail  store,  says  that  the  demand  for  patriotic 
records  is  increasing,  and  that  the  most  inter- 
esting feature  of  this  trade  to  him  is  the  num- 
ber of  persons  who  had  no  idea,  until  the  war 
began,  what  really  were  national  songs.  He 
says  that  chance  conversations  reveal  that  many 
persons  thought  that  "Marching  Through 
Georgia"  and  similar  airs  were  the  thing  and 
that  the  "Star  Spangled  Banner"  was  not  gen- 
erally known.  As  a  rule,  he  says,  the  custom- 
ers seek  more  or  less  to  conceal  these  ideas, 
but  now  that  they  are  buying  the  French,  Brit- 
ish and  Italian  national  airs,  they  frankly  state 
that  they  do  not  know  them  and  ask  to  hear 
them.  A  notable  victory  in  Europe,  he  says, 
always  brings  a  demand  for  the  national  air 
of  the  army's  country. 

Miss  Dorothea  Winters,  formerly  in  the  Co- 
lumbia service,  rejoined  Mr.  Phillips'  staff  a  few 
days  ago  and  celebrated  her  return  by  selling 
the  last  grand  machine  on  the  floor. 

Mr.  Phillips  says  that  collections  were  never 
better  and  that  the  number  of  people  who  own 
small  and  cheap  machines  who  are  coming  in 
to  exchange  them  is  simply  amazing.  A  few 
days  ago  Mr.  Phillips  traded  in  a  large  horn 
machine  that  he  has  taken  in  four  times. 

J.  J.  Bennett,  who  has  been  traveling  in  Ken- 
tucky and  Tennessee  for  the  Columbia  Co., 
has  retired  to  his  home  at  Pontiac,  Mich.,  where 
he  will  go  into  another  business.  Before  com- 
ing to  the  Columbia  Co.  four  years  ago,  Mr.  Ben- 
nett was  with  the  United  States  Co.  in  Cleve- 
land as  a  traveler.  He  was  a  talking  machine 
enthusiast  and  an  excellent  pioneer  salesman, 
who  left  his  dealers  in  good  working  spirits. 

Recently  advertising  men  here  have  been  tak- 
ing more  notice  of  the  talking  machine  displays. 
For  a  long  time  the  ads  were  more  or  less 
formal,  except  for  the  Silverstone  Music  Co. 
ads,  which  always  were,  unusual  and  worth 
while.  The  others  followed  office  copy  to  a 
large  extent,  and  there  was  much  of  sameness, 
especially  when  the  monthly  record  ads  were 


printed  by  several  firms  in  the  same  news- 
paper. But  during  this  summer  these  ads  have 
had  an  amazing  variety,  both  as  to  display  and 
subject  matter.  In  fact,  by  following  these  ads 
a  reader  can  easily  learn  the  tendency  of  the 
customers  of  a  house,  for  few  of  the  firms  now 
print  all  of  the  airs  listed.  They  select  those 
which  are  in  keeping  with  their  major  trade, 
display  these  well  and  write  copy  to  suit. 

E.  C.  Rauth,  of  the  Koerber-Brenner  Music 
Co.,  says  that  the  country  trade  is  all  that 
could  be  asked  even  with  $2.20  wheat  and  ex- 
cellent crops.  "We  have  been  more  than 
pleased  at  recent  orders,"  he  says,  "and  our 
dealers  are  looking  forward  to  excellent  trade 
this  fall  and  winter." 

R.  H.  Cone,  Jr.,  manager  of  the  Artophone 
Co.,  has  recently  added  the  Starr  line  of  pianos 


to  the  goods  handled  in  the  Olive  street  store. 
He  also  has  gotten  behind  the  Emerson  records, 
which  he  took  on  a  few  months  ago  for  the 
local  store,  and  is  distributing  them  with  the 
Artophone  machines.  "Our  new  model  is  tak- 
ing on  well  and  the  fall  orders  are  coming 
through  our  jobbers  much  more  freely  than  a 
year  ago.  In  fact,  the  orders  we  now  are  re- 
ceiving make  us  think  that  we  can  claim  to  be 
established.  Our  jobbers  and  our  retailers  con- 
stantly compliment  us  on  our  line." 

A.  W.  Scott,  superintendent  of  the  Amberola 
department  at  the  Edison  factory,  was  a  recent 
caller  here.  He  spent  a  few  days  at  the  Sil- 
verstone Music  Co.  salesrooms  and  called  upon 
some  dealers.  He  came  west  to  attend  sub- 
dealers  conventions  at  Memphis,  Little  Rock, 
St.  Louis  and  Springfield,  111. 


REPORT  BRISK  WHOLESALE  BUSINESS 

New  York  Offices  Of  Brunswick-Balke-Collen- 
der  Co.  Declare  That  Demand  for  Bruns- 
wick Phonographs  From  Dealers  Has  Been 
Very  Brisk — New  Model  Now  on  Exhibition 


RECENT  DEATHOF  F.  M.  BETZ 

Sales  Manager  of  Thomas  Mfg.  Co.,  Dayton,  O., 
Passes  Away  in  Hamilton  on  August  20 


The  New  York  offices  of  the  Brunswick- 
Balke-Collender  Co.,  29  West  Thirty-second 
street,  report  that  wholesale  business  in  The 
Brunswick  has  been  exceptionally  brisk  and 
that  indications  from  the  present  retail  sales 
would  show  that  a  big  fall  and  holiday  season 
is  ahead.  A  new  model  of  The  Brunswick  is  on 
display  at  the  showrooms  at  the  above  address. 
This  model,  now  shown  in  the  natural  wood, 
will  be  finished  in  the  red  or  antique  brown 
mahogany.  All  visible  parts  are  gold  plated 
and  the  elaborate  carvings  are  by  hand.  A 
new  departure  is  noted  in  the  horn,  which  is 
of  oval  shape.  The  instrument  is  equipped  with 
all  the  latest  attachments,  as  sound  modifier, 
automatic  stop,  cover  support,  etc.  This  model 
is  receiving  much  favorable  attention  and  will 
be  shortly  added  to  the  Brunswick  line  and  will 
retail  for  $350. 


Dayton,  O.,  September  5. — F.  M.  Betz,  sales 
manager  of  the  phonograph  parts  division  of 
the  Thomas  Mfg.  Co.,  of  this  city,  died  on 
August  20  at  Hamilton,  O.  Mr.  Betz  had  been 
associated  with  the  Thomas  organization  over  a 
period  of  many  years  and  his  passing,  in  addi- 
tion to  being  a  business  loss  to  the  firm,  is  a 
deep  personal  loss  to  his  fellow  associates  in 
the  executive  end  of  the  Thomas  Co.,  all  of 
whom  had  learned  to  esteem  him  for  his  many 
fine  qualities  of  heart  and  mind. 

The  funeral  was  held  on  Thursday,  August  23, 
and  was  conducted  in  a  most  impressive  manner 
under  the  auspices  of  the  Knights  Templar,  in 
which  society  Mr.  Betz  had  played  a  prominent 
part  for  many  years. 


The  Jesse  French  &  Sons  Piano  Co.  store  in 
Montgomery,  Ala.,  is  now  handling  the  Colum- 
bia Grafonola  and  the  Aeolian-Vocalion,  which 
are  admirably  displayed. 
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ANNOUNCEMENT 

Eastern  dealers  will  be  pleased  to  learn  that  they  may  see  THE  DELPHEON 
in  the  display  rooms  of 

THE  DELPHEON  SALES  COMPANY 
.31  CHURCH  STREET 
NEW  YORK  CITY 

This  firm  has  been  organized  to  further  the  sale  of  THE  DELPHEON  in  New 
York  City  and  surrounding  territory. 

We  advise  that  you  inspect  the  complete  line  at  the  above  address  and  make 
arrangements  for  the  delivery  of  your  fall  requirements. 

DELPHEON  SERVICE  will  become  a  trade  standard. 


THE  DELPHEON  COMPANY 

BAY  CITY,  MICHIGAN 

Chicago  Display — Sixth  Floor,  Republic  Building 
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WORLD 


And  Be  Sure  of 


Selling  Later 


No.  25 

For  Victor  No.  4,  Columbia  No.  15 
or  other  small  machines 
33"  High.    Top,  17"xl7" 


\ 


/ 


New  Salter  Cabinet,  Model  No.  27 
For  Victrola  IX 
33^"  High.    Top,  22%"xl9" 


FOUR 
BIG 
STYLES 


/ 


\ 


The  universal  popu- 
larity and  demand, 
each  Fall  and 
Winter,  for  such 
styles  as  these  com- 
pels us  to  ask  that 
dealers  estimate 
their  needs  and 
place  their  orders 
for  these  models 
immediately. 

It  may  be  impossible  for 
us  to  manufacture  and 
ship  cabinets  fast  enough 
to  meet  your  needs  later 
on  in  the  year. 

Think  it  over  and  act  now- 
this  very  minute  ! 


SALTER  MFG.  CO.  I 


No.  20.  Cabinet 
For  Victrola  No.  IX 
33H"  High.   Top,  2234"  Deep  and  19"  Wide  CHICAGO,  ILL. 


337-49  N.   Oakley  Boulevard 


No.  111.    Cabinet  (Opened) 
For  Columbia  "Favorite"  $50.00  Machine 
33y2"  High.    Top,  23"xl9I/£" 
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RECORD  BUSINESS  RECEIVES  ATTENTION  IN  KANSAS  CITY 

New  Schemes  Put  in  Effect  by  Talking  Machine  Houses  in  That  City  to  Develop  Sales— The  Pho- 
nograph Co.  Plans  for  Edison  Dealers'  Convention — Other  News  of  Trade  Importance 

Kansas  City,  Mo.,  September  5. 


-Business  con- 
ditions in  this  section  of  the  country  have  im- 
proved materially  in  the  past  month.  The  corn 
crop  in  Kansas,  which  everyone  thought  would 
be  a  failure,  has  turned  out  to  be  a  bumper  crop, 
owing  to  the  good  rains  that  came  just  in  time. 
With  a  good  crop  the  farmer  will  have  plenty 
of  money,  and  it  is  the  consensus  of  opinion 
among  the  talking  machine  dealers  that  this  fall 
will  be  a  record  breaking  season  in  their  line. 
All  the  dealers  are  afraid  of  a  shortage  and  are 
filling  every  available  space  in  their  depart- 
ments with  machines. 

Mrs.  Nellie  Williams,  the  new  manager  of 
the  Victrola  department  of  the  Jones  Store  Co., 
is  laying  particular  stress  on  the  record  sales 
section  of  her  department,  and  is  trying,  with 
the  aid  of  her  capable  assistant,  Mrs.  Margaret 
Tower,  to  gather  in  the  biggest  proportion  of 
the  record  sales  in  the  city.  One  method  that 
this  department  is  using  is  proving  very  effec- 
tive. When  new  records  are  received,  custom- 
ers of  the  department  or  personal  friends  are 
called  on  the  telephone  and  given  the  names 
of  the  new  records  and  a  request  is  made  to 
send  them  out  to  them  for  an  approval.  They 
are  delivered  and  called  for  and  are  left  for 
two  days  without  any  obligation  on  the  part  of 
the  customer  to  buy  them.  In. most  every  in- 
stance a  sale  is  made.  An  efficient  repair  de- 
partment, in  charge  of  Lloyd  Wood,  is  main- 
tained. 

O.  D.  Standke,  manager  of  the  Victrola  de- 
partment of  the  Geo.  B.  Peck  Dry  Goods  Co.,  is 
spending  a  few  days  on  the  farm. 

"Our  August  business  in  Victrolas  shows  a 
decided  increase  over  last  year,"  said  B.  J. 
Pierce,  manager  of  the  Victrola  department  of 
the  J.  W.  Jenkins'  Sons  Music  Co.,  "and  the 
showing  would  have  been  a  great  deal  larger  if 
we  had  been  able  to  get  the  machines.  We  are 
beginning  to  get  ready  for  the  holiday  trade, 
having  added  three  new  girls  in  the  wholesale 
record  department." 

In  order  to  stimulate  interest  in  hearing  good 
music  and  also  to  arouse  a  desire  for  a  Victrola, 
O.  D.  Standke,  of  the  Peck  store,  has  placed  a 
machine  in  the  rest  room  of  the  store  in  charge 
of  a .  capable  attendant,  and  every  afternoon 
gives  a  concert  from  2  o'clock  until  4,  playing 
an  arranged  selection  or  pieces  requested  by 
people  in  the  rest  room  at  the  time  of  the  con- 
cert. They  are  also  featuring  a  new  Billy 
Sunday  Chorus  record,  and  have  sent  out  10,000 
circulars  announcing  that  this  record  is  on 
the  market. 

J.  W.  Ong,  general  manager  of  the  Jones 
Store  music  department,  says  that  his  Victrola 
business  is  33J^  per  cent,  ahead  of  what  it  was 
last  year,  and  the  fall  outlook  is  most  en- 
couraging. He  is  taking  all  the  machines  he 
can  get  and  using  every  available  inch  of  floor 
space  to  make  room  for  them. 

F.  E.  Holmes,  formerly  office  manager  of  the 
National  Biscuit  'Co.,  here,  has  been  appointed 
office  manager  for  the  Phonograph  Co.,  and 
assistant  to  Mr.  Blackmail.  J.  D.  Nigh,  former- 
ly office  manager,  has  resigned,  and  is  now  in 
Chicago. 

M.  M.  Blackman,  general  manager  of  The 
Phonograph  Co.,  of  Kansas  City,  is  planning 
for  an  especially  large  and  interesting  meeting 
of  dealers  in  Kansas  City  territory  for  Septem- 
ber 24  and  25.  Dealers  from  Northern  Okla- 
homa, Western  Missouri,  Northern  Arkansas 
and  Kansas  will  be  present,  and  a  total  attend- 
ance of  more  than  200,  including  wives  and 
daughters,  is  expected.  William  Maxwell,  sec- 
ond vice-president  of  Thomas  A.  Edison,  Inc., 
will  be  the  chief  speaker,  and  among  the  guests 
and  speakers  will  be  J.  F.  Madison,  of  the 
Gundlach  Advertising  Agency,  and  James 
Lacy,  of  Peoria,  111.,  who  was  a  distinctive  fea- 
ture of  the  national  convention  in  July.  Mayor 
Edwards  will  welcome  the  visitors.  The  pro- 
gram will  consist  largely  of  the  practical  and 


very  valuable  discussions  of  problems  by  deal- 
ers themselves,  a  plan  which  proved  highly  suc- 
cessful at  the  national  convention.  The  occa- 
sion will  receive  added  attraction  from  the  fact 
that  it  occurs  during  "Old  Glory"  week,  when 
the  most  elaborate  fall  entertainment  provided 
for  several  years  in  Kansas  City  will  be  put 
on,  including  grand  -  opera,  a  great  pageant, 
many  special  features,  and,  on  September  24, 
an  address  by  Theodore  Roosevelt. 

Harry  Horton,  formerly  of  the  Edison  Shop, 
Kansas  City,  is  now  manager  of  the  Edison  de- 
partment of  the  Newman  Mercantile  Co.,  Jop- 
lin,  Mo. 

A.  A.  Trostler,  manager  of  the  talking  ma- 
chine department  of  the  Schmelzer  Arms  Co., 
left  here  September  1  for  a  visit  to  the  Victor 
factory  in  Camden,  N.  J. 

E.  A.  McMurtry,  manager  of  the  Columbia 
Graphophone  Co.  here,  is  spending  his  vacation 


in  Estes  Park,  Colorado.  He  was  accompanied 
by  his  family. 

Geo.  D.  Standke  is  now  with  the  Brunswick 
shop  in  Indianapolis,  Ind.  Mr.  Standke  was 
formerly  manager  of  the  retail  department  of 
the  Columbia  Graphophone  Co.  here  and  is  well 
and  favorably  known  in  the  trade. 


NEW  SONORA  DISTRIBUTORS 


Electrical  Supply  and  Equipment  Co.,  Hartford, 
Conn.,  to  Handle  Product  of  That  Company 


The  Sonora  Phonograph  Corp.,  New  York, 
N.  Y.,  announced  this  week  the  appointment 
of  the  Electrical  Supply  &  Equipment  Co.,  of 
Hartford,  Conn.,  as  distributors  for  the  products 
of  the  company.  This  company,  which  is  well- 
known  throughout  New  England,  will  distribute 
the  Sonora  line  in  Connecticut,  Rhode  Island 
and  Boston,  and  plans  are  now  under  way 
whereby  efficient  service  and  co-operation  will 
be  extended  Sonora  dealers  in  this  important 
territory. 


Trade  Notice 


Dealers 
Phonograph  Manufacturers 


Phonographs  can  have  that  blast  rattle  and  muffle  taken  out  of  them  by 
equipping  with  the  Audion  rattleproof  Tone  Arm  and  new  scientific 

AUDION  REPRODUCERS 

guaranteed  superior  to  other  present  known  designs,  warranted  to  play 
any  style  record  perfectly,  Victor,  Edison,  Pathe,  etc.  Every  part  properly 
fits  together,  it  is  not  made  in  a  number  of  different  plants,  but  under  one 
roof  and  the  personal  supervision  of  Mr.  Yitalis  Himmer,  Jr.,  the  pioneer  and 
La:gest  Manufacturer  of  Reproducers  in  the  United  States. 

The  Audion  tone  arm  has  curves  properly  and  scientifi- 
cally proportioned,  has  an  insulated  joint  made  of  wood,  it 
is  rattleproof,  connection  between  the  arm  and  the  pedestal 
is  smooth.    Reproducers  slide  into  place  and  catch.  All 


AUDION 
TONE  ARM 


possible  elbows  removed,  no  muffled  tone;  most  tone  arms  muffle  tones  as 
though  singing  into  a  hat.  Audion  brings  the  tone  without  choke  or  muffle 
direct  to  the  Audience. 

Mr.  Himmer  has  been  manufacturing  mica  reproducers  and  parts  for 
most  of  the  well-known  manufacturers  for  many  years,  and  has  been  morally 
expected  to  refrain  from  making  these  facts  known  to  the  public  or  the  trade. 
He  has  developed  and  is  now  manufacturing  and  marketing  Audion 
Products  without  recourse  to  secrecy. 


AUDION 
QUALITY 


PUBLIC 
EDUCATED 


Audion  quality  will  be  maintained  to  a  degree  which 
will  cause  Public  Demand. 


The  Public  also  will  be  educated  to  Audion  Science 
and  Achievement. 


What  causes  a  blast? 

ANSWER:  A  vibration  transmitted  from  the  record  to  the  vibrating 
diaphragm,  which  is  so  strong  or  rapid  that  the  stiff-strong  diaphragm  cannot 
respond,  this  causes  a  vibration  of  the  stylus  arm,  a  false  vibration  of  the 
diaphragm,  a  scratch  and  blast.  If  the  mica  diaphragm  were  thin  or  flexible 
fhis  blast  could  be  avoided  but  the  tone  volume  and  true  reproduction  would 
be  lost.  The  happy  medium  has  been  developed  by  Mr.  Himmer  and  in- 
corporated in  the  new 

AUDION  REPRODUCER 

which  is  far  more  sensitive  than  the  standard  mica  reproducers.  It  saves 
the  records  to  such  a  marked  degree  that  their  life  will  be  increased  many 
times.  Note  the  deposit  on  point  of  stylus  when  playing  others,  then  compare 
Audion.  It  is  different  and  works  on  an  entirely  new  principle  although  the 
logic  and  science  thereof  has  long  been  established. 

It  is  the  only  reproducer  that  produces  a  tone  wave 
longer  than  the  diameter  of  the  diaphragm.  It  has  the  most 
flexible  and  only  diaphragm  of  its  kind  in  the  world.  It  has 
the  only  diaphragm  that  focuses  the  tone  into  the  arm 
channel.  Its  tone  is  smooth,  clear,  perfect,  mellow,  pleasant,  has  remarkable 
volume.  It  has  no  nasal,  glassy  tin  can  tone.  Try  it ;  if  you  do  not  like  it  re- 
turn it.  Everybody  claims  their  product  the  best.  We  claim  nothing.  We 
give  you  scientific  facts.  We  are  ready  to  Show  You  Proof.  Do  you  want  to 
be  shown?  Are  you  progressive ? 

Investigate  now.  Ask  for  proof.  Get  your  name  on  our  mailing  list  and  be  enlightened 
AUDION    PHONOGRAPH   CO.  Factories: 


AUDION 

TONE 


Office,  77  Reade  St., 


New  York  City 


95  Chambers  St.,  City 
101-105  W.  Broadway,  City 
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TALKING  MACHINE  FIBRE 
OR  BAMBOO  NEEDLES 


E  offer  50  millions, 

packed  in  cardboard  boxes  of 
200  each  box,  at  38  cents  per 
1,000  c.  i.  f.  New  York,  including  War 
Risk  ex.  Duty.  Shipments  September, 
October,  November  and  December. 
Terms  confirmed  letter  of  credit. 

Also  finest  grade  Steel 

Gramophone  Needles  in  shipment  be- 
fore end  of  December  at  36  cents  c.  i.  f. 
New  York,  including  War  Risk  ex. 
Duty.    Not  less  than  5  million  lots. 


LEVETUS  &  COMPANY 


194  BISHOPSGATE 
LONDON,  E.  G.  2 


Bankers 

S.  BARCLAY  &  CO. 

HEAD  OFFICE,  LONDON 
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The  dealer  who  carries  Columbia  product  knows 
that  he  has  one  grade  of  quality  all  the  time,  and 
also  he  has  a  comforting  knowledge  that  he  has 
something  to  match  up  pretty  well  with  every  pocket 
that  is  brought  into  his  store. 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


CLEVELAND  DEALERS  COMPLAIN  OF  MACHINE  SHORTAGE 

Shipments  Are  Irregular  Owing  to  Freight  Delays — Talking  Machine  Dealers'  Association  of 
Northern  Ohio  to  Meet  December  19 — Renovations  Made  in  Many  Stores — News  of  Month 

About  150  members, 


Cleveland,  O.,  September  1. — The  first  autumn 
meeting  of  the  Talking  Machine  Dealers'  As- 
sociation of  Northern  Ohio  will  be  held 
Wednesday  evening,  September  19,  at  6.30 
o'clock,  in  the  Colonial  Hotel.  Dinner  will  be 
served  following  the  meeting.  This  will  inaugu- 
rate the  fall  season  of  activities  among  members 
of  the  talking  machine  dealers'  body  of  this 
district.  This  is  a  new  organization  compara- 
tively, and  this  winter  it  is  hoped  the  associa- 
tion will  get  in  full  swing  and  carry  out  many 
projects  contemplated  for  many  months. 

On  the  evening  of  August  21  the  Victor  job- 
bers of  this  section  of  the  State  invited  the 
Victor  retail  dealers  to  an  informal  gathering  at 
the  Colonial  Hotel.  The  speakers  were  H.  J. 
Shartlc  and  Mr.  Rous,  both  of  the  Victor 
factory,  who  spoke  on  what  can  be  done  to 
impr.ove  Victor  records.  It  was  a  meeting  full 
of  suggestions  and  help  for  the  talking  machine 
dealers  of  this  district. 

Dealers  have  complained  lately  of  a  shortage 
of  talking  machines,  because  they  were  not  able 
to  get  shipments  through  from  the  Eastern  fac- 
tories. Some  orders  have  been  seven  and  eight 
weeks  getting  to  Cleveland,  due  to  the  tied  up 
freight  conditions  between  New  York  and  the 
Middle  West.  This  is  the  result  of  the  war 
orders  to  give  Government  business  precedence 
over  private  transportation. 

Members  of  the  Talking  Machine  Dealers' 
Association  of  Northern  Ohio  enjoyed  their 
first  outing  on  August  10.    They  went  out  in 


autos  to  Willough  Beach, 
their  wives  and  sweethearts  were  there.  The 
day's  program  of  events  included  a  tug-of-war, 
baseball,  sprints  of  all  kinds,  contests  and  bath- 
ing. Wade  Poling  was  chairman  of  the  com- 
mittee of  arrangements  for  the  day.  It  was 
pronounced  a  huge  success. 

H.   W.   Alfring,   manager   of   the  Vocation 
phonograph  department  of  the  Aeolian  Co.,  of 
New  York,  was  a  visitor  at  the  B.  Dreher's  Sons 
Co.  recently.  This  house  handles  the  Aeolian-Vo-. 
calion  for  the    Cleveland  territory. 

G.  W.  Savage,  retail  store  manager  for  the 
Eclipse  Musical  Co.,  of  this  city,  has  "returned 
from  his  vacation  spent  on  the  lake  shore  coast. 

The  Starr  Piano  Co.,  on  Huron  road,  plan 
extensive  store  renovations  this  fall  that  ex- 
pand greatly  their  talking  machine  business. 
The  alterations  will  begin  in  October.  The  en- 
tire first  floor  of  the  store  will  be  given  over 
to  talking  machines  and  records.  There  will 
be  eight  new  booths  installed  and  a  girl  will 
devote  all  her  time  to  playing  new  records  on 
the  phonographs  for  store  visitors.  Offices 
will  be  removed  to  the  second  floor  and  pianos 
to  the  third  floor.  Concerts  will  be  given  daily 
in  the  phonograph  department.  There  will  be 
an  elevator  put  in  the  building. 

J.  F.  Isham,  for  many  years  a  well-known 
piano  merchant  of  Cleveland,  died  on  August 
15.  For  a  number  of  years  he  .was  connected 
with  the  Brainard  Piano  Co.,  and  was  a  tenor 
in  the  Arion  quartet.    He  was  otherwise  prom- 


inently identified  with  the  musical  life  of  the 
city  for  a  decade. 

E.  F.  Buescher,  Victor  dealer  here,  spent  his 
vacation  in  Northern  Canada.  He  has  just  re- 
turned from  his  outing. 

Extensive  renovations  are  planned  for  this 
autumn  at  the  phonograph  department  of  the 
William  Taylor,  Son  &  Co.'s  store  on  Euclid 
avenue.  So  fast  has  the  talking  machine  busi- 
ness increased  at  this  store  the  past  year  that 
nine  more  booths  are  required  to  try  out  new 
and  old  records  for  their  patrons.  These  will 
be  installed  next  month.  Additional  clerical 
force  will  be  required  also  to  meet  the  demands 
of  the  increasing  new  business  at  this'  store. 
A  wider  variety  of  talking  machines  will  be 
adopted  by  the  management  and  larger  latitude 
will  be  given  the  public  on  testing  new  records 
before  acceptance. 

McMillin's,  on  East  Ninth  street,  is  being 
renovated  also  to  do  a  bigger  business  in  talking 
machine  records.  Six  new  booths  are  being 
built  on  the  first  floor  of  the  building  and 
larger  shelf  room  is  provided  for  records.  This 
store  recently  sold  out  all  its  piano  stock 
and  now  deals  exclusively  in  talking  machines, 
records  and  small  musical  instruments. 

A  phonograph  exchange  has  been  opened  in 
Taylor  Arcade.  The  company  swaps  new  ma- 
chines and  records  for  old  ones,  and  is  pioneer- 
ing the  way  .here  in  this  line  of  trade. 


The  New  York  Recording  Laboratories,  Inc.; 
Wisconsin,  phonographs  and  phonograph  rec- 
ords, have  been  authorized  to  do  business  in 
New  York.  The  local  representative  is  F.  W. 
Matthews.  1140  Broadway. 


ECLIPSE 


1 


¥ 


Eclipse  Victor  Service— The  Height  of  Efficiency 


Never  was  the  message  of  good  Victrola  music  more 
urgently  needed  throughout  our  land  than  right  now. 

Never  was  efficient  Victor  Service  of  more  value  to  Victor 
dealers  than  right  now. 

Our  policy,  Mr.  Dealer,  is  to  work  for  you  from  the  time 
we  first  receive  your  order,  until  you  have  sold  the  stock 
to  the  consumer  public. 

Try  us  for  co-operation,  and  watch  your  business  grow. 


ECLIPSE  MUSICAL  COMPANY 

Victor  Distributors  CLEVELAND,  OHIO 
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THE    TALKING    MACHINE  WORLD 


THE  PLAYERS  SHOWN  IN  THE  PICTURE  ARE  AS  FOLLOWS: 
At  the  left   seated  and  reading  toward  the  right:  Pennock,  Pitcher;  Agnew,  Catcher;  Walsh,  Outfielder.    Standing  at  the  left:  McNally    Infielder.  Standi^ 
beside  tlu "instrument  and -operating  it:  Walker,  Infielder.    Seated  at  extreme  right:   Wagner,   Assistant  Manager.     Seated  bes.de   h.m.   Scott,  Shortstop. 

Standing  behind  Scott  at  end:  Graves,  Secretary  of  I  earn. 

Boston -American  Baseball  Players 
Buy  Six  Manophones 

A  strong  endorsement  of  the  merits  of  the  Manophone— and  one  that  conclusively  proves  its.  superiority—centers  in 
this  incident.  'While  playing  ball  in  Cleveland  recently,  a  number  of  the  team  members  went  into  the  sales  parlors  of  the 
Manophone,  and  while  there  six  of  them  bought  machines. 

Ball  Players  Buy  Only  the  Best 


of  everything.  They  are  keen  judges  of  quality  and  know  a  good 
thing  when  they  see  it.  The  rich,  round  tones  of  the  Manophone 
with  their  velvety  softness  and  the  perfect  enunciation  instantly 
appealed  to  these  boys  the  same  as  they  do  to  every  person  who 


hears  this  superb  instrument  play. 

The  above  proof  should  clinch  in  your  mind  our  claims  that 
the  Manophone  stands  today  as  the  crowning  achievement  of  the 
Phonograph  World. 


There's  A  Big  Opportunity  For  You  in  Selling  Manophones 


There  is  a  rapidly-spreading  demand  for  this  better  instrument. 
We  are  flooded  with  orders  from  every  quarter.  It's  a  phono- 
graph that  you  can  sell  to  your  most  select  trade.  High-class  in 
every  particular.  Beautiful  in  design  and  finish.  Plays  every 
disc  record  perfectly.    Has  all  the  latest  improvements.    We  have 


a  large  variety  of  styles  and  sizes.  We  help  you  sell.  Our  co-op- 
eration is  thorough  and  detailed.  And  we  furnish  records  from 
which  you  get  repeat  business.  Write  today  for  our  co-operative 
Dealers'  proposition,  and  prove  to  yourself  that  it's  the  best  offer 
in  the  phonograph  field  today. 

EXECUTIVE  OFFICES 


MANOPHONE  CORPORATION,  adrian,  Michigan 

Detroit  Display  Parlor:  84  Broadway      New  York  Distributor :  G.  Gennert,  24  East  1 3th  St.,  New  York      Chicago  Of  fice  :  36  S.  State  St 
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"COLUMBIA."  A  name  that  has  meant  more  and 
more  with  every  year  that  has  gone  by.  And  it  has 
been  some  time  since  it  began  to  stand  for  "most"— 
most  in  tone,  most  in  value,  most  in  popularity.  And 
most  in  profits,  too— don't  forget  that! 

Columbia  Graphophone  Cc 

Wool  wo  i  th  Building.  New  York 


STREET  CAR  STRIKE  HURTS  BUSINESS  IN  SAN  FRANCISCO 

Talking  Machine  Men  Overcome  Handicap  Through  Use  of  Automobiles — Local  Association  En- 
joys Annual  Picnic — Columbia  Co.  Managers  Meet — Some  New  Appointments 


San  Francisco,  Cal.,  September  3. — Talking 
machine  departments,  as  well  as  other  business 
establishments  in  the  downtown  district,  have 
been  more  or  less  inconvenienced  by  the  street- 
car strike,  but  this  is  considered  only  a  tem- 
porary interruption.  In  fact  the  managers  are 
very  well  pleased  with  the  returns  for  August, 
considering  the  inadequate  car  service  from  most 
of  the  outlying  sections  and  the  reluctance  of 
a  great  many  people  in  riding  on  the  cars  during 
the  disturbance  either  on  account  of  sympathy 
with  the  strikers  or  natural  inclination  to  avoid 
trouble.  From  present  indications  the  local 
dealers  will  be  in  splendid  shape  for  handling 
a  banner  holiday  business  as  shipments  are  be- 
ing rushed  from  the  factories,  and  most  firms 
are  confident,  with  the  amount  of  stock  already 
on  hand,  that  their  requirements  for  the  re- 
mainder of  the  year  will  be  well  cared  for. 
A.  C.  Farquaharson  With  Columbia  Co. 

A.  C.  Farquaharson  has  accepted  a  position 
with  the  Columbia  Graphophone  Co.  to  travel 
out  of  San  Francisco.  He  is  thoroughly  familiar 
with  Columbia  products  and  is  well  known  in  the 
trade,  having  traveled  out  of  Los  Angeles  for 
the  company  for  several  years,  and  more  re- 
cently was  manager  of  the  Canadian  branch. 
Sherman,  Clay  &  Co.  Alterations 

The  alterations  on  the  fourth  and  fifth  floors 
of  the  Sherman,  Clay  &  Co.  store,  which  will 
provide  greatly  increased  facilities  for  the  re- 
tail talking  machine  departments,  are  nearing 
completion.  The  work  included  the  installation 
of  several  additional  demonstration  rooms  so 
the  company  will  be  in  better  position  to  handle 
the  coming  holiday  rush  than  ever  before.  An- 
drew G.  McCarthy,  who  devotes  particular  at- 
tention to  the  Victrola  part  of  the  Sherman, 
Clay  business,  reports  heavy  receipts  of  stock 
and  much  activity  in  business,  both  wholesale 
and  retail. 

Columbia  Managers  Hold  Conference 

The  Pacific  Coast  branch  managers  of  the 
Columbia  Graphophone  Co.  held  a  conference 
in  San  Francisco  on  August  20,  21  and  22,  with 

F.  A.  Denison,  district  manager  for  the  com- 
pany. The  three-day  session  was  enthusi- 
astically attended  by  W.  F.  Stidham  from  Los 
Angeles,  Cal.,  L.  D.  Heater  from  Portland,  Ore., 

G.  H.  Williams  from  Seattle,  Wash.,  and  C.  V. 

H.  Jones,  the  San  Francisco  manager.  The 
visitors  brought  optimistic  reports  from  their 
respective  territories  and  all  seemed  jubilant 
over  the  prospects  for  a  big  fall  and  winter 
business.  In  order  that  the  trip  should  not  be 
all  work  and  no  play,  Mr.  Denison  took  the 
party  on  an  automobile  drive  down  the  high- 
way one  afternoon  and  to  the  theatre  one  eve- 
nine;. 

Have  Two  Legs  on  Whitten  Cup 

Tlie  President  Whitten  cup  offered  by  the 
Columbia  Graphophone  Co.  to  the  district  win- 
ning it  three  times  bv  showing-  the  greatest  in- 


crease in  business,  has  been  won  twice  by  the 
Pacific  Coast  district,  under  the  management 
of  F.  A.  Denison.  In  the  district  both  times  the 
Los  Angeles  branch  has  held  the  honors,  so 
the  cup  how  decorates  the  desk  of  W.  F.  Stid- 
ham, the  Los  Angeles  manager.  It  was  sent 
to  Mr.  Denison  early  in  the  month  and  kept 
here  for  a  few  days  before  being  forwarded  to 
Mr.  Stidham. 

Herbert  L.  Hively's  New  Post 
Herbert  L.  Hively,  formerly  connected  with 
the  San  Francisco  branch  of  the  Columbia 
Graphophone  Co.,  has  accepted  a  position  with 
the  Eastern  Outfitting  Co.,  as  manager  of  the 
record  section  of  the  talking  machine  depart- 
ment, which  is  under  the  management  of  his 
father.  George  T.  Hively.  The  latter  has  no 
complaints  to  make  about  business,  as  sales 


both  of  machines  and  records  have  shown  a  nice 
increase  since  the  department  was  removed  to 
the  ground  floor  a  few  months  ago.  Columbia 
products  are  handled  exclusively  at  this  large 
furniture  establishment. 

Orders  Double  Amount  of  Stock 
Edward  Humphreys,  manager  of  the  Victrola 
department  at  Hale  Bros.'  department  store,  says 
business  has  picked  up  wonderfully  during  the 
past  month,  which  strengthens  his  earlier  pre- 
dictions that  the  coming  holiday  season  will 
surpass  all  previous  years.  In  anticipation  of 
a  banner  December  business  he  has  ordered 
nearly  double  the  amount  of  stock  he  had  a 
year  ago. 

Byron  Mauzy  Reorganizes  Staff 
The  force  of  Byron  Mauzy's  store  on  Stock- 
ton street  has  been  reorganized  this  summer 
with  a  view  to  securing  greater  efficiency  in  all 
departments,  preparatory  to  an  aggressive  fall 
and  winted  campaign.  A.  F.  Rogers,  formerly 
{Continued  on  page  58) 


KANE  INSTRUMENT  STANDS 

NOTE  REDUCED  PRICES 


Praise 
Any  Home 


They  Sell 


as 


Easily  as 
Phonograph 
Needles 


n.,1  1   „  1   C*     •   1  ^   MAHOGANY;  GOLDEN,  FUMED, 

Kubbed  finishes —    or  weathered  oak. 

No.  594— Top  13#"  x  14^"  each— $2.00  No.  596— Top  2W  x  24^"— each  $2.75 
No.  595— Top  17    "  x  17    "  each —  2.25    No.  597— Top  17^"  x  20^" — each  2.35 

ALL  30"  HIGH 

NET—  F.  O.  B.  KANE,  PA.,  IN  LOTS  OF  SIX  OR  MORE. 

CONSTRUCTED  SUBSTANTIALLY— FINISHED  ELEGANTLY. 

The  slide  under  the  top  is  a  "third  hand"  for  changing  records.    The  shelf  is  convenient 
for  record  files.        Immediate  shipments. 

KANE  MANUFACTURING  COMPANY,  Kane,  Pa. 
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TRADE  NEWS  FROM  SAN  FRANCISCO 

(Continued  from  page  57) 

with  Kohler  &  Chase,  is  the  latest  acquisition 
to  the  talking  machine  department.  He  has 
been  appointed  assistant  manager  of  that  part 
of  the  business.  Chas.  Mauzy  says  August  has 
been  a  very  good  month,  compared  with  the 
same  period  of  previous  years,  both  in  machine 
and  record  sales. 

Local  Dealers'  Association  Enjoys  Picnic 
Members  of  the  San  Francisco  and  Oakland 


The  Jazz  Band  at  Paradise  Grove 

Talking  Machine  Dealers'  Association,  their 
families  and  friends,  to  the  number  of  about 
a  hundred,  enjoyed  a  delightful  outing  the  first 
Sunday  in  August.  At  9  o'clock  in  the  morn- 
ing the  party  boarded  a  Crowley  launch  at  the 


Billy  Morton  Making  Clam  Chowder 

Ferry  Building  and  then  cruised  around  on  the 
bay  until  nearly  noon,  when  the  boat  put  in  at 
Paradise  Cove,  Marin  County,  for  a  picnic  lunch. 


The  usual  picnic  menu  was  supplemented,  how- 
ever, by  clam  chowder,  made  on  the  grounds 
under  the  personal  supervision  of  Wm.  F.  Mor- 
ton, of  Sherman,  Clay  &  Co.,  who  headed  the 
expedition.  Mr.  Morton  was  ably  assisted  as 
chef  by  E.  P.  Corcoran,  of  the  Wiley  B.  Allen 
Co.  The  making  of  the  chowder  furnished  great 
amusement,  and  the  eating  of  it  even  more  en- 
joyment for  it  was  pronounced  a  splendid  suc- 
cess. A  twelve-piece  Jazz  band  furnished  music 
for  dancing,  and  entertainment  was  provided  on 
the  boat  both  going  and  coming.  Remaining  at 
the  Cove  for  several  hours,  the  party  did  not 
get  back  to  the  city  until  about  7  o'clock  in 
the  evening. 

Secures  Columbia  Agency 

C.  D.  Young  has  secured  the  agency  in  Escon- 
dido,  Cal.,  for  the  products  of  the  Columbia 
Graphophone  Co.,  formerly  handled  by  John  C. 
Marikle,  who  in  future  will  devote  his  entire 
attention  to  the  Victor  line.  Mr.  Young  has 
rearranged  his  book  and  stationery  store  to  ac- 
commodate a  comprehensive  stock  of  Columbia 
machines  and  records. 

A  Visitor  from  Portland 

James  Louder,  manager  of  the  talking  ma- 
chine department  of  the  Wiley  B.  Allen  Co.'s 
store  in  Portland,  Ore.,  spent  a  few  days  in  San 
Francisco  during  August,  in  conference  with 
James  J.  Black  and  other  officials  of  the  firm 
regarding  preparations  for  the  coming  holiday 
season.  Mr.  Black  is  very  well  satisfied  with 
business  and  future  prospects.  He  is  supplying 
a  big  demand  for  language  records.  Very  good 
returns  are  being  received  from  Oakland  and  the 
other  branch  houses  of  the  company,  according 
to  Mr.  Black.  Clarence  Anrys,  manager  of  the 
Oakland  talking  machine  department,  is  being 
congratulated  upon  the  arrival  of  a  son  and  heir. 

The  Wiley  B.  Allen  Co.  has  secured  the  serv- 
ices of  Joel  R.  Scott  at  their  Oakland  store. 
Mr.  Scott  is  a  well  known  talking  machine  man, 
having  been  in  business  for  himself  for  several 
years  in  this  city  under  the  style  of  the  Scott 
Talking  Machine  Co. 


Paul  Levy,  formerly  secretary  of  the  Cali- 
fornia Phonograph  Co.,  has  received  a  commis- 
sion as  lieutenant  and  left  for  the  American 
Lake  cantonment  in  the  Northwest. 


A  NATURAL  VICTOR  TRADE=MARK 

Rochester,  Minn.,  September  5. — Mrs.  C.  R. 
Clark,  an  employe  of  the  J.  H.  Wagoner  Music 
Co.,  Victor  dealers  of  this  city,  is  a  genuine 
Victor  enthusiast,  and  did  not  even  lose  her  in- 


"His  Master's  Voice"  in  the  Camp 

terest  in  the  business  and  in  the  Victor  trade- 
mark while  a  member  of  a  party  recently  on  a 
camping  trip.  Mrs.  Clark  carried  a  Victor  raa- 
ch  ine  for  entertainment  and  a  bulldog  for  pro- 
tection. That  they  both  together  made  a  pleas- 
ing and  familiar  combination  is  proven  by  the 
accompanying  photograph. 


The  Cheney  Sales  Co.,  organized  in  Cleveland, 
O.,  recently,  to  act  as  local  distributors  for  the 
Cheney  phonograph,  have  opened  temporary  of- 
fices at  4400  Euclid  avenue.  The  officers  of 
the  company  are:  E.  M.  Buel,  president;  T.  R. 
Buel,  secretary;  G.  R.  Madson,  sales  manager. 


Three  Money-Making  Phonographs 


Moderate  priced  machines  will  bring  a  world  of  business  to  a  "live"  dealer  in  every 
town.   Our  three  models  cover  90°o  of  the  entire  demand — they  go  to  every  home 


^e  PerPectT0rie 


MODEL  F 

40  inches  high,   18  inches  deep,   15  inches  wide 

Retail  Price  $40 

(Real  Value,  $60) 
Big  Selling  Chances 

Ten  low-priced  Operollos  for  every 
one  high-priced  machine. 

Prices  are  talking. 

Write  for  our  special  discounts. 

Rush  your  orders  at  once  so  you  can 
get  started  with  our  line. 


MODEL  A 

41  inches  high,   18  inches  wide,  20  inches  deep 

Retail  Price  $50 

Looks  like  a  $100  Machine 


MODEL  MASTER 

50  inches  high,  20  inches  wide,  20  inches  deep 

Retail  Price  $75 

Looks  like  a  $200  Machine 

Three  Outstanding  Features 
Perfect  Tone — 

Reproduction  full,  rich,  natural 

First-class  Motor — 

That  gives  satisfaction 

High-Grade  Finished  Cabinets 


OPEROLLO  PHONOGRAPH  CO.,  Inc. 

Lightner  Building,  DETROIT,  MICH. 
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Otto  Heineman  Phonograph  Supply  Co. 

INCORPORATED 

25  WEST  45th  STREET,  NEW  YORK 
FACTORIES,  ELYRIA,  O. — NEWARK,  N.  J.— PUTNAM,  CONN. 


CHICAGO 


ATLANTA 


SEATTLE 


CINCINNATI 


TORONTO 


The  Last  Word  in  Tone  Arm  Perfection 


Meisselbach 
Tone  Arm 
No.  95 


A  universal  tone  arm  that  is 
guaranteed  in  every  detail.  This 
tone  arm  is  being  used  by  lead- 
ing manufacturers,  and  is  giving 
splendid  service. 

Order  Now  For  Fall 


The  Most  Popular  Tone  Arm  on  the  Market 

Heineman  Tone  Arm 


No.  2 


Tone  Arm  and  Sound  Box  in  neutral  position, 
ready  for  the  insertion  of  the  needle. 


During  the  past  two  years  this  universal  tone  arm  has  been 
adopted  for  use  by  manufacturers  who  demand  tone  quality  and 
artistic  appearance.  It  has  "made  good"  and  is  recognized  as 
a  leader  in  the  "tone  arm"  field. 


In  position  to  play  lateral  cut  records. 


In  position  to  play  vertical  cut  records. 


1 1  SOUND  BOXES 
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Iowa  Victor  Dealers'  Association  Holds  Convention 

Second  Annual  Meeting  of  Organization  Proves  Unqualified  Success — Factory 
Representatives  and  Others  Address  Delegates— P.  G.  Spitz  Elected  President 


Des  Moines,  Iav  September  1. — On  Tuesday 
last  the  Iowa  Victor  Dealers'  Association  held 
its  second  annual  convention  in  the  Mickel 
Bros,  building  in  this  city. 

H.  H.  Schwenker,  mechanical  expert  of  the 
Victor  Talking  Machine  Co.,  who  had  come  all 
the  way  from  Camden,  N.  J.,  started  the  ball 
■rolling  with  an  illuminating  discussion  •  on  the 
Victor  motor,  with  particular  emphasis  on  how 
it  should  be  cared  for  and  how  it  should  be 
repaired  in  case  of  trouble.  In  order  to  be  as 
practical  as  possible,  Mr.  Schwenker  invited  all 
the  dealers  to  ask  him  whatever  they  wished 
to  know  relative  to  the  mechanical  side  of  Vic- 
trolas,  and  he  had  several  motors  on  hand  with 
which  to  demonstrate  the  various  points  he 
wished  to  make. 

Following  this,  Prince  Lei  Lani  (E.  K.  Rose), 
the  sensational  Hawaiian  tenor,  gave  a  tone 
demonstration  test,  in  which  he  sang  in  direct 
comparison  with  his  own  Victrola  records.  The 
first  record  was  a  tenor  solo  and  the  second 
number  was  the  famous  "Aloha  Oe,"  during  the 
first  part  of  which  the  Prince  gave  a  baritone 
tone  test,  but  near  the  end  of  which  he  ascended 
to  the  high  tenor  range.  At  the  completidn  of 
the  several  numbers,  the  Prince  gave  a  most  in- 
teresting talk  on  and  demonstration  of  the  pos- 
sibilities of  the  Oscar  Saenger  vocal  course.  He 
explained  in  detail  just  how  through  this  course 
he  had  been  able  to  materially  improve  certain 
of  his  own  tones  and  how  by  hearing  such 
prominent  artists  on  the  Victrola  as  Schumann- 
Heink  and  Caruso  it  is  possible  for  the  student 
of  singing  to  learn  much  of  the  art  of  phrasing, 
tone  placement,  breath  control,  etc. 

The  business  session  of  the  association  in  the 
afternoon  was  devoted  at  first  to  the  reports 
of  the  officers.  The  president,  P.  G.  Spitz, 
dwelt  briefly  upon  the  history  of  the  Iowa  as- 
sociation, its  original  conception  and  steady  de- 
velopment until  at  the  present  time  the  mem- 
bership totals  over  four  times  the  original  quota. 
The  report  of  D.  C.  Phillips,  the  treasurer, 
showed  the  finances  of  the  association  to  be 
in  a  healthy  state.  The  secretary,  W.  P.  Deal, 
included  in  his  report  the  minutes  of  various 


"had  been  but  one  member  of  the  executive  com- 
mittee elected  at  large. 

2.  Association  bills  can  now  be  approved  by 
either  the  president  or  secretary  instead  of  by 
the  president  alone. 

3.  The  president  was  given  the  power  to  ap- 
point whatever  standing  committees  may  seem 
necessary  to  carry  on 
the  association  work. 

4.  A  new  form  of 
membership  to  be 
known  as  "associate 
membership"  was  cre- 
ated. The  dues  of 
said  membership  shall 
be  $1.50  and  the  rights 
and  penalties  of  said 
membership  shall  be 
the  same  as  those  of  a 
regular  member  with 
the  exception  that  the 
right  of  ballot  is  fore- 
gone. Associate  mem- 
bership is  open  to  all 
men  and  women  en- 
gaged in  selling  of 
Victor  goods  in  the 
State  of  Iowa,  with 
the  exception  of  pro- 
prietors and  man- 
agers of  branch 
stores. 

After  the  adoption 
of  the  various 
amendments  a  resolu- 
tion of  thanks  was  ex- 
tended to  Mickel  Bros, 

lishment  to  serve  as  association  headquarters. 

H.  H.  Schwenker,  of  the  Victor  Co.,  was  then 
called  upon  to  start  the  speeches  for  the  after- 
noon. He  explained  that  the  real  way  he  could 
be  of  particular  benefit  to  the  dealers  was  in 
the  role  of  "consulting  engineer"  and  accord- 
ingly invited  those  who  had  not  had  all  their 
questions  answered  during  the  morning  to  con- 
sult him  at  any  time  during  his  two  days'  visit 
in  Dcs  Moines.    He-closed  his  talk  with  a  vigor- 


The  next  address  was  delivered  by  Geo.  E. 
Mickel  and  pertained  to  the  subject  of  con- 
tracts. The  points  which  Mr.  Mickel  brought 
out  will  be  found  in  another  part  of  this  issue 
of  The  World. 

The  Hiring  of  Retail  Salesmen 

J.  J.  Kunckl  followed  Mr.  Mickel  and  brought 


New  Officers  of  the  Iowa  Association 

Left  to  Right:  D.  C.  Phillips,  Treasurer,  Indianola,  la.;  W.  H.  Stoaks,  Vice-Presi- 
dent, Grinnell,  la.;  P.  G.  Spitz,  President,  Waterloo,  la..  Manager,  Jas.  Black  Dry  Goods 
Victrola  Department;  W.  P.  Deal,  Secretary,  Manager,  Mickel  Bros.  Co.,  Des  Moines, 
la.;  E.  E.  Hobbs,  Executive  Member  of  Peacock  &  Trede,  Atlantic,  la. 

for  offering  their  estab-  out  several  interesting  considerations  that  he 
had  found  in  his  experience  the  dealer  encount- 
ered when  hiring  retail  salesmen.  He  said  in 
part:  "It  is  quite  impossible  to  pick  experienced 
salesmen  in  the  talking  machine  field  for  the 
obvious  reason  that  the  experienced  men  are 
already  located  in  permanent  positions.  It  is 
therefore  necessary  as  a  general  practice  to 
choose  men  from  other  fields  and  in  this  con- 
nection I  might  say  that  I  have  made  a  prac- 
tice of  overlooking  specialty  salesmen  and  tal- 


Those  Who 

executive  committee  meetings  that  had  taken 
place.  The  vice-president,  Walter  H.  Stoaks, 
combined  his  report  with  recommendations  for 
amendments  to  the  by-laws.  This  work  had 
been  entrusted  to  Mr.  Stoaks  as  head  of  the  com- 
mittee on  legislation.  Among  the  important 
amendments  adopted  were: 

1.  The  executive  committee  is  to  consist  of 
all  the  association  officers,  together  with  two 
other  members  elected  at  large.  Previously  there 


Attended  Convention  of  the  Iowa  Victor  Dealers' 

ous  expression  of  the  pleasure  he  felt  in  greet- 
ing the  Victor  dealers  of  Iowa. 

J.  Raymond  Bill,  associate  editor  of  The  Talk- 
ing Machine  World,  was  the  next  speaker.  Mr. 
Bill  extended  congratulations  on  the  remarkable 
association  that  has  been  established  in  Iowa 
and  essayed  the  opinion  that  co-operation  such 
as  is  secured  in  a  State  association  is  so  worth 
while  as  to  warrant  every  member  being  an 
energetic  and  active  booster. 


Association 

ented  musicians.  My  experience  has  been  that 
the  best  material  is  found  in  men  who  have  a 
sincere  appreciation  of  music  but  who  are  not 
themselves  overly  talented.  Art  and  commerce 
do  not  seem  to  mix  to  the  best  advantage.  Mu- 
sicians tend  to  imagine  they  are  temperamental 
while  the  man  having  simply  a  rounded  appre- 
ciation for  music  is  more  likely  to  be  all-around 
level-headed.  I  have  found  that  very  plastic  ma- 
(Continued  on  page  61) 
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j^^7  We  Cemented  Relations  with  Hundreds 
of  Victor  Dealers  at  the  Recent  Iowa  and 
Nebraska  State  "Victor"  Conventions 

Dealers  proclaimed  us  "Live  Wires"— said  we  were  "Up  to  Snuff"— complimented  our 
people,  our  establishments,  our  mode  of  doing  business,  etc.,  etc.  Now  that's  worth 
working  for,  isn't  it?  Still,  we  are  not  yet  "satisfied"— the  "service"  idea  is  still  in  the  very 
air  here.  The  "Mickel"  forces  still  get  together  every  once  in  a  while— they  offer  new 
ideas  and  put  plans  into  being.  Isn't  there  some  way  we, 
can  serve  you,  too?    Please  write,  or  call  on 

Mickel's  Nebraska  Cycle  Co. 

Omaha,  Nebraska 

Mickel  Brothers  Co. 

Des  Moines,  Iowa 
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terial  is  secured  from  such  as  the  furniture  and 
dry  goods  stores,  because  such  people  have 
learned  the  elements  of  a  good  approach,  a 
pleasant  manner,  and  are  in  just  the  right  stage 
to  receive  a  specialized  training  at  the  hands  of 
the  dealer. 

"In  the  work  of  training  a  new  man  I  aim 
above  all  to  impress 
him  with  the  idea  that 
'hitting  the  ball  square' 
is  the  thing  that  is 
bound  to  lead  to  suc- 
cess in  the  long  run  and 
that  it  is  really  short- 
sighted policy  for  a 
talking  machine  man  to 
do  things  that  will  not 
show  up  clean  in  the 
wash. 

"A  regular  salary 
with  a  bonus  commis- 
sion has  proved,  in  my 
case,  the  most  desirable 
plan  for  employing 
men.  The  satisfaction 
on  both  sides  is  more 
complete.  The  salary  H.  H.  Schwenker 
part  'puts  a  man  under  the  dealer's  control,' 
whereas  an  exclusively  commission  basis  tends  to 
create  a  spirit  of  independence  which  at  times  may 
prove  decidedly  embarrassing  to  the  dealer.  A 
bonus  commission  over  and  above  a  fair  regular 
salary,  however,  increases  the  enthusiasm  of  the 
salesman  and  also  serves  as  a  real  stimulator.  The 
plan  which  I  personally  have  used  for  establish- 
ing a  commission  basis  is  to  fix  a  certain  amount 
of  net  business  that  the  house  should  do  and  to 
give  each  employe  a  certain  definite  percentage 
of  all  that  is  done  over  the  determined  amount. 
This  method  overcomes  the  diplomatic  problems 
that  arise  where  one  man  handles  customers  in 
the  store  and  a  different  man  closes  the  deal 
outside  of  the  store.  In  such  cases  it  is  mani- 
festly difficult  to  determine  a  just  basis  for 
granting  direct  commissions  on  individual  sales, 
whereas  in  the  plan  I  have  adopted  all  sales  are 
put  in  the  general  total  and  each  man  draws  his 
own  definite  percentage  on  all  sales  over  the 
set  amount.  I  use  six  month  periods  as  the 
length  of  time  for  establishing  the  amount  that 
ought  to  be  done  and  for  paying  commissions 
on  all  that  is  done  over  the  specified  amount. 

"Modern  business  practice  demands  some  way 
of  letting  employes  share  in  the  profits  of 
business.  To  retail  proprietors  who  think  this 
is  unnecessary  I  would  suggest  the  metaphor 
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of  the  part  that  sacrifice  'Ays'  play  in  baseball 
games.  The  sacrifices  in  a  ball  game  do  not  add 
to  the  individual  percentage  but  they  do  im- 
prove the  team  work.  Commission  bonuses  do 
not  add  to  the  retailer's  individual  profits,  but 
they  do  improve  the  spirit  and  enthusiasm  of 
the  people  in  his  organization.  Since  installing 
the  salary  plus  bonus  commissions  system  in 
our  business,  I  have  found  a  new  spirit  of  co- 
operation and  an  added  energy  in  the  personnel 
of  my  business." 

Ernest  John's  Remarks 

The  speakers'  program  concluded  with  an  en- 
lightening talk  from  Ernest  John,  editor  of  The 
Voice  of  the  Victor,  who  had  made  a  special 
trip  from  Camden  in  order  to  greet  the  Iowa 
dealers.  His  address  was  graphic  throughout 
and  treated  on  several  important  topics  such  as 
the  importance  of  having  large  stocks,  of  teach- 
ing the  public  to  appreciate  the  real  value  of  the 
Oscar  Saenger  course,  and  of  the  value  of  mak- 
ing advertising  copy  form  a  contrast  to  the 
other  ad  on  the  same  page,  were  subjects  espe- 
cially harped  on.  A  complete  digest  of  Mr. 
John's  talk  may  be  found  elsewhere. 

New  Officers  Elected 

In  conclusion  of  the  business  session,  resolu- 
tions were  passed  in  which  the  secretary  was  in- 
structed to  send  a  telegram  of  appreciation  to 
the  Victor  Co,  for  having  honored  the  conven- 
tion by  sending  out  Mr.  Schwenker  and  Mr. 
John,  and  another  telegram  to  the  proper  mem- 
bers of  Congress  endorsing  the  Stephens  bill 
in  the  name  of  the  Iowa  Victor  dealers.  A  reso- 
lution was  also  passed  making  the  Talking  Ma- 
chine World  the  official  publication  of  the  Iowa 
Victor  Dealers'  Association.  The  meeting  was 
then  adjourned,  after  election  of  new  officers  as 
follows:  P.  G.  Spitz,  president;  Walter  H. 
Stoaks,  vice-president;  D.  C.  Phillips,  treasurer; 
W.  P.  Deal,  secretary,  and  H.  O.  Hobbs  and 
L.  A.  Murray  as  members  at  large  of  the  execu- 
tive committee. 


THE  ELABORATE  ANNUAL  BANQUET 


Shortly  after  6  o'clock  the  dealers  and  their 
ladies  sat  down  to  an  elaborate  banquet  staged 
by  Mickel  Bros,  for  all  those  attending  the  con- 
vention in  the  banquet  room  of  the  Harrison- 
Emery  building.  Decorations  were  of  a  com- 
bination patriotic  and  floral  nature.  The  food 
was  choice  and  of  many  courses,  and  throughout 
the  meal  an  orchestra  rendered  music  of  a  de- 
cidedly "peppy"  sort.  Special  musical  numbers 
were  given  by  Prince  Lei  Lani,  who  sang  sev- 
eral semi-classics  in  truly  inspiring  style.  Hugo 
Heyn  also  contributed  by  playing  some  xylo- 
phone selections,  and  a  trio  of  Mickel  Bros,  tal- 
ent rendered  several  numbers.  Near  the  close 
of  the  meal  short  speeches  were  made  by  sev- 
eral of  the  association  dignitaries  and  R.  L.  Con- 
nelly was  presented  with  a  medal  of  honor  for 
having  secured  the  greatest  number  of  new 
members  for  the  association  during  the  year 
just  ended. 

The  after-dinner  cigars  were  then  lighted  and 
the  delegates  proceeded  to  the  Harrison-Emery 
auditorium,  where  Mr.  John  displayed  the  much 
heralded  moving  pictures  of  the  Victor  factory 
in  operation.  Before  they  started  Mr.  John 
delivered  a  few  pertinent  bits  of  advice  on  the 
matter  of  retail  advertising,  window  display  and 
service  to  customers. 

At  the  conclusion  of  the  pictures  the  seats 
were  cleared  away  and  everybody  who  professed 
to  be  sprightly  joined  in  the  pleasures  of  the 


dance.  It  was  well  on  into  the  morning  before 
the  affair  came  to  its  close. 

Among  those  whose  attendance  at  the  con- 
vention as  indicated  by  the  register  bulletin 
were  Miss  Fannie  A.  Nichol,  Mt.  Ayr;  John 
Reynard,  Mt.  Ayr;  Miss  Allison,  Grinnell;  Miss 
Hayes,  Grinnell;  W.  H.  Stoaks,  Grinnell;  E.  M. 

Lilves,  Grand  Junction; 
Mark  W.  Duncan,  Albia; 
P.  G.  Spitz,  Waterloo; 
Mrs.  P.  G.  Spitz, 
Waterloo;  E.  E.  Hobbs, 
Atlantic;  Miss  Hobbs, 
Atlantic;  L.  H.  Hock- 
speier,  New  Hampton; 
B^'^^sW^fl  Miss  Lillian  Hockspeier, 

■v,       Y^^n*    New  H;amPton;  J-  'r 

W         W  \  r"3    Meyers,  Villisca;  H.  V. 

W"'*§  \  Lippert,    Dyersville;  L. 

"  ■:  A.   Murray,  Davenport; 

E.  P.  Cushman,  Center- 
ville;  W.  I.  Nelson  and 
Son,  Cherokee;  Walter 
Bussler,  Waterloo  ; 
Prince  Lei  Lani  Harold  Anderson, 
and  Wife  Omaha,    Neb.;  Harry 

Baish,  Pluta;  Geo.  E.  Mickel,  Omaha,  Neb.; 
C.  E.  Alexander,  Marshalltown ;  J.  M.  Dona- 
hoe,  Ft.  Dodge;  A.  Woolway,  Ft.  Dodge; 
Mr.    Tucker,    Clinton;    C.    W.    Britt,  Boone; 

C.  W.  Tucker,  Boone;  Miss  Anderson,  Boone; 
L.  R.  Spencer,  Iowa  City;  Edward  Luckiesh, 
Maquoketa;  Mrs.  Luckiesh,  Maquoketa,  R.  W. 
Anderson,  Burlington;  F.  R.  McCarville,  Ft. 
Dodge;  C.  W.  Hansen,  Olivein;  E.  H.  Haglind, 
Des  Moines;  H.  H.  Schwenker,  Camden,  N.  J.; 
H.  C.  Nordby,  Kimballtown;  S.  W.  Richardson, 
Sigourney;  Louis  Bellaire,  Le  Mars;  Harry  Tid- 
rick,  Winterset;  R.  E.  Croft,  Winterset;  Ernest 
John,  Camden,  N.  J.;  C.  L.  Baugh,  Omaha,  Neb.; 
Harry  J.  Fetters,  Marshalltown;  W.  O.  Welker, 
Des  Moines;  Harry  Clarke,  Cinamosa;  Robert 
Connelly,  Omaha;  C.  O.  Neslund,  Slater;  H. 
Tedford,  Des  Moines;  D.  E.  Luther,  Adel; 
Donald  Luther,  Adel;  Mrs.  D.  E.  Luther,  Adel; 
W.  C.  Garst,  Coon  Rapids;  Norman  Banta,  Des 
Moines;  D.  E.  Coombs,  Clinton;  Mr.  Bristol, 
Muscatine;  Ralph  Lohr,  Muscatine;  Carl  Dalin, 
Ottumwa;  Harry  Duncan,  Keokuk;  H.  L. 
Schultz,  Belmond;  L.  F.  Newstrand,  Dayton; 
Mr.  Kunckl,  Cedar  Rapids;  H.  S.  Jones,  Spencer; 
J.  Raymond  Bill,  New  York  City;  F.  S.  Schlick, 
Charles  City;  Mrs.  S.  W.  Richardson,  Sigourney; 
L.  H.  Michels,  Panora;  C.  W.  Bollinger,  Oska- 
loosa;  Mrs.  C.  W.  Bollinger,  Oskaloosa;  C.  W. 
Dudgeon,  Ames;  D.  C.  Phillips,  Indianola;  Mrs. 

D.  C.  Phillips.  Indianola;  Miss  Keeney,  Indianola; 
A.  C.  Neal,  Sac  City;  Mrs.  Neal,  Sac  City;  J. 
W.  Landrum,  Audubon;  Mr.  Watters,  Cedar 
Falls;  Mrs.  Watters,  Cedar  Falls;  Wm.  Hers- 
bergen,  Mitchelville;  Mr.  Watters,  Mitchelville; 
Mr.  Strayer,  Cedar  Falls;  Mrs.  Strayer,  Cedar 
Falls;  E.  W.  Clark,  Rockwell  City;  E.  O.  6  s- 
born,  Knoxville;  Mrs.  Osborn,  Knoxville;  F. 
H.  Reid,  Perry;  Miss  Reid,  Perry;  W.  R.  Temple, 
Sac  City;  Mr.  Lundquist,  Des  Moines;  Mr.  Mc- 
Gregor, Creston;  Mrs.  McGregor,  Creston;  F. 
M.  Cleland,  What  Cheer;  Mrs.  F.  M.  Cleland, 
What  Cheer;  J.  C.  Stickel,  Hawarden;  Otto  Em- 
berson,  Olevein;  and  Miss  V.  Stahl,  F.  Wood, 
J.  Bernstein,  E.  Donner,  E.  Banta,  E.  Haglind, 
D.  Piters,  L.  E.  Gilbert,  R.  L.  Connelly,  H. 
Heyn,  Lee  E.  Gilbert,  W.  P.  -Deal,  Mrs.  Deal, 
Mrs.  Earl  Haglind,  Geo.  E.  Mickel,  Mrs.  G.  E. 
Mickel,  Geo.  E.  Mickel,  Jr.,  Miss  De  Arman, 
Miss  Aerie,  and  Miss  Rubenson,  of  Des  Moines. 


GEO.  E.  MICKEL'S  ADDRESS  ON  "CONTRACTS 


[George  E.  Mickel,  of  the  Nebraska  Cycle  Co.,  Omaha, 
and  the  Mickel  Bros.  Co.,  Des  Moines,  la.,  delivered  the 
following  interesting  address  on  "Contracts'^  at  the  conven- 
tions  of  both  the  Nebraska  and  Iowa  Victor  Dealers'  Asso- 
ciations held  during  the  week  beginning  August  27,  and  full 
reports  of  which  appear  in  this  issue  of  The  World. — 
Editor.] 

"A  thing  that  is  equally  as  vital  as  the  making 
of  sales  is  the  necessity  of  keeping  and  handling 
accounts  in  a  simple,  understandable  way  that 
will  tell  you  at  any  given  minute  just  how  your 


business  stands.  Perhaps  the  most  important 
part  of  handling  accounts  right  is  in  the  making 
and  enforcing  of  contracts.  The  suggestions 
which  I  make  on  the  matter  of  handling  con- 
tracts are  the  result  of  what  I  have  noticed  in 
going  around  among  the  dealers  of  Iowa  and 
Nebraska. 

"The  first  important  thing  is  to  see  that  con- 

(Continued  on  page  62) 
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tracts  are  clearly  legible.  Erasures  and  crossed 
out  words  or  figures  should  be  carefully  avoided 
as  they  are  likely  to  lead  to  discussions  before 
the  contract  has  expired.  It  is  naturally  diffi- 
cult to  remember  the  exact  details  involved  in 


George  E.  Mickel,  Father  of  Association 

the  making  of  a  contract  and  all  disputed  ques- 
tions generally  turn  in  favor  of  the  customers. 
It  is  therefore  a  matter  of  good  business  for 
the  dealer  to  demand  that  all  contracts  be  writ- 
ten free  from  all  possible  entanglements  and  in 
an  easily  read  handwriting. 

"A  number  of  dealers  have  found  it  a  good 
plan  to  eliminate  interest  from  their  contracts 
when  the  payments  do  not  extend  over  a  period 
of  ninety  days.    This  is  perhaps  a  good  plan 


because  it  gives  the  dealer  rapid  money  turn- 
overs and  considering  the  fact  that  the  farmers 
in  this  section  of  the  country  are  almost  uni- 
formly able  to  pay  in  large  instalments,  the 
dealer  perhaps  gains  by  offering  a  non-interest 
inducement  to  get  payments  in  quickly. 

"In  cases  where  the  contract  extends  over  a 
period  of  ninety  days,  however,  the  dealer 
should  by  all  means  get  interest  as  otherwise 
there  may  be  a  healthy  debit  on  his  books  at 
the  end  of  a  few  years.  It  may  be  well  enough 
to  treat  time  under  ninety  days  as  virtually  cash 
payment,  but  on  longer  periods  interest  runs 
into  real  money.  Six  per  cent,  on  a  hundred 
thousand  dollar  stock  for  instance  in  a  year 
means  $6,000  loss  if  the  dealer  fails  to  get  in- 
terest. 

"Another  thing  particularly  worth  the  dealer's 
attention  is  to  see  that  the  second  payment 
on  an  instalment  sale  is  always  paid  in  full 
and  on  time.  The  second  instalment  is  the  most 
vital  one.  If  the  purchaser  took  an  instrument 
while  he  was  flushed  with  enthusiasm  his  ardor 
may  have  cooled  by  the  time  his  second  pay- 
ment has  fallen  due.  But  even  if  it  is  neces- 
sary to  practically  resell  the  machine,  the  sec- 
ond instalment  should  be  secured.  It  is  foolish 
to  worry  about  offending  customers — experi- 
ence has  shown  a  dealer  loses  money  on  all 
the  instalment  payments  he  lets  "drift  over." 
There  is  no  use  in  trying  to  please  clients  when 
it  is  costing  you  real  money  to  do  it.  The  kind 
that  stall  on  their  payments  for  six  months  or 
more  are  not  worth  having  on  your  books.  The 


second  instalment  is  the  real  time  to  make  the 
partial  payment  sale  a  success — you  must  edu- 
cate your  customer  to  expect  to  pay  and  to 
pay  his  instalments  regularly  on  time.  In  the 
experience  of  Mickel  Bros,  we  have  found  that 
by  making  a  specialty  of  getting  the  second  in- 
stalment we  have  reduced  the  bad  accounts  to 
almost  nothing.  Furthermore,  we  have  found 
that  after  a  man  has  paid  two  or  three  instal- 
ments he  has  enough  money  invested  so  that 
he  wants  to  own  the  machine.  Also  when  a  cus- 
tomer comes  in  to  make  payments  we  find  that 
he  is  ofttimes  unintentionally  led  to  buy  rec- 
ords, which  may  be  one  advantage  in  the  instal- 
ment plan  of  selling  goods. 

"Finally  I  would  recommend  that  every  dealer 
set  aside  a  certain  definite  time  to  review  the 
state  of  his  collections.  Nothing  is  more  vital 
to  him  than  the  health  of  his  business  and  the 
manner  in  which  collections  are  coming  in  is 
often  the  very  best  way  of  measuring  business 
health.  Some  sort  of  a  card  system  should  be 
put  in  operation  so  that  just  before  each  second 
instalment  comes  due  the  dealer  may  be  per- 
sonally advised  and  give  personal  attention  to 
seeing  that  the  proper  results  are  secured  by 
the  collection  department.  As  fast  as  any 
trouble  occurs  in  the  regular  payment  of  any 
contract  the  dealer  should  have  a  memorandum 
placed  on  his  desk  by  his  accountants  in  order 
that  the  collector  may  be  jacked  up.  If  rigid 
and  efficient  principles  of  collection  are  adhered 
to  the  dealer  will  have  but  little  trouble  with 
contract  business." 


ERNEST  JOHN  OFFERS  SOME  LIVE  SUGGESTIONS 


Ernest  John,  editor  of  "The  Voice  of  the 
Victor,"  was  a  guest  of  honor  at  the  conventions 
of  both  the  Nebraska  and  the  Iowa  Victor  Deal- 
ers' Associations  and  while,  in  neither  in- 
stance, confining  his  remarks  to  any  one  par- 
ticular subject,  offered  valuable  suggestions  to 
the  dealers  that  were  practically  the  same  on 


both  occasions.  A  digest  of  Mr.  John's  talks 
at  the  conventions  follows: 

One  particularly  commendable  idea  which  Mr. 
John  brought  out  was  that  one  of  the  benefits 
of  an  organized  State  association  lies  in  the  fact 
that  the  dealers  are  afforded  a  real  opportunity 
to  keep  their  business  on  a  uniform  plane  of 


The  Globe -Wernicke  Co. 


Offers  an  entirely  different 
disc  record  cabinet 


Position  of  drawer  when  pulled  out 


Position  of  drawer  with  spring  pressure  re 
leased  and  every  record  instantly  accessible 


Brown  Disc  Record  Cabinets  Solve  AH  Difficulties  of  Finding  and  Replacing  Records 


When  not  being  played  records  lie  flat,  absolutely  preventing  any  possibility  of  warping  and  to  be  easily  accessible  they 

are  in  vertical  position. 

So  many  advantages  does  this  cabinet  offer  over  others  that  it  has  proven  to  be  a  quick  seller. 

The  new  Globe- Wernicke  Disc  Record  Cabinet  Catalogue  illustrates  and  describes  four  styles— a  two-drawer,  four- 
drawer,  six-drawer  and  twelve-drawer.    Ask  for  Catalogue  No.  317  T. 
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IOWA  VICTOR  DEALERS'  ASS'N  CONVENTION — (Continued  from  page  62) 


fair  dealing,  and  clean  methods,  and  that  the 
pleasure  of  working  is  directly  increased  there- 
by. He  drew  an  interesting  metaphoric  picture  to 
illustrate  the  fact  that  when  one  dealer  adopted 
shady  practices  to  take  advantage  of  his  com- 
petitors, it  often  meant  that  those  competitors 
were  forced  to  adopt  the  same  practices  with 
the  ultimate  result  that  the  whole  business  sys- 
em  was  besmirched  without  advantage  to  any 
particular  individual. 

The  three  elements  of  success  in  the  retail- 
ing of  talking  machine  merchandise  Mr.  John 
next  announced  are,  in  his  opinion,  first,  stock, 
second,  advertising,  and  third,  service. 

With  regard  to  the  importance  of  carrying 


Ernest  John 

full  stocks,  the  speaker  called  attention  to  the 
fact  that  it  is  human  nature  to  want  to  deal 
with  the  house  that  can  show  you  what  you  are 
interested  in — not  something  almost  like  it,  or 
something  that  can  be  secured  in  a  few  days. 
The  public  does  not  want  to  wait  to  be  shown. 
Experience  has  proved  the  value  of  the  talking 
machine  dealer  carrying  a  full  stock  in  more 
than  one  case,  and  Mr.  John  outlined  in  detail 
just  what  stock  a  small-town  merchant  located 
near  Philadelphia  had  found  it  profitable  to 
carry. 

With  regard  to  advertising  Mr.  John  empha- 
sized a  few  of  the  most  valuable  considerations 
that  the  dealer  should  bear  in  mind.  The  con- 
ditions where  the  advertiser  uses  pages  and 
double  spreads  are  comparatively  easy,  but  the 
user  of  small  space  is  confronted  with  a  really 
difficult  problem.  If  the  dealer  must  use  small 
space  he  should  try  to  make  his  advertisement 
stand  out  in  vivid  contrast  to  the  others  that 
may  appear  on  the  same  newspaper  page.  If 
the  common  tendency  is  to  use  black  heavy  face 
type  use  small  light  face  type.  If  the  common 
practice  is  to  crowd  advertisements  full  of  copy, 
say  just  a  little.  In  this  way  the  advertisement 
will  be  made  to  stand  out  like  a  sore  thumb  and, 
of  course,  attention  value  is  the  first  principle 
of  good  advertising.  Don't  worry  about  what 
competitors  may  be  doing,  and  remember  that 
mudslinging  does  not  get  the  confidence  of  the 
public. 

IIIIIIIIIIIIIH 


Window  advertising  is  quite  analogous  to  ad- 
vertising, and  it  is  important  that  the  interest 
is  not  scattered.  The  greatest,  the  most  power- 
ful, window  displays  are  invariably  the  sim- 
plest ones.  Display  windows  are  well  deserv- 
ing of  careful  attention  because  through  them 
many  new  customers  may  be  brought  into  the 
store. 

Referring  to  service,  Mr.  John  urgently  recom- 
mended that  every  dealer  steadily  increase  the 
size  of  his  mailing  list,  as'the  majority  of  cus- 
tomers do  not  know  exactly  what  records  they 
want  and  therefore  will  find  the  new  Victor  plan 
of  recommending  particular  records  for  par- 
ticular needs  of  great  value.  Another  point 
brought  out  is  the  fact  that  records  of  the  bet- 
ter class  music  are  really  the  cheapest,  in  that 
the  satisfaction  derived  from  them  knows  no 
end,  whereas  so-called  popular  records  have  a 
ninety  days'  duration  of  interest  at  the  very 
best.  It  is  accordingly  important  to  develop 
the  interest  of  customers  for  the  better  grade 
music.  Keeping  customers  constantly  satisfied 
is  a  most  important  move,  as  it  leads  to  perma- 
nent record  business  and  a  steady  increase  in 
machine  sales.  In  this  connection,  every  dealer 
will  do  well  to  make  a  regular  practice  of  hold- 
ing Children's  Days  and  of  giving  special  con- 
certs for  various  types  of  people.  Don't  for- 
get the  old  folks,  they  are  well  worth  special 
attention  and  are  often  endowed  with  the  finest 
type  of  musical  appreciation,  appreciation  that 
prefers  the  real  classics  of  music. 

Mr.  John  spoke  in  a  most  optimistic  vein  anent 
the  probable  eiffect  of  war  on  American  busi- 
ness. He  confessed  that  he  can  see  nothing 
ahead  but  the  greatest  period  of  commercial  ac- 
tivity ever  known  to  the  United  States.  He 
based  his  forecast  on  the  sound  reasoning 
that  Great  Britain,  Germany,  France  and  the 
United  States  are  the  four  great  commercial 
nations  of  the  world,  and  that  owing  to  present 
war  the  other  three  great  nations  are  reduced  to 
almost  nothing,  while  the  United  States  will  at 
best  not  involve  more  than  10  per  cent,  of  her 
population  in  the  immediate  activities  of  war. 
This  can  mean  just  one  thing,  namely,  that 
business  in  this  country  must  thrive.  We  have 
got  most  of  the  world  to  take  care  of.  We  all 
are  going  to  be  busy,  and  that  means  there  will 
be  plenty  of  money  on  all  sides. 


ENDEAVORING  TOJ^JND  PHONOGRAPH 

L.  M.  Cole,  manager  of  the  establishment  of 
John  G.  Schuler,  Buffalo,  N.  Y.,  which  handles 
Sonora  phonographs,  was  a  visitor  to  New  York 
this  week,  spending  some  time  at  the  Sonora 
executive  offices.  While  here  he  mentioned  the 
fact  that  his  concern  was  endeavoring  to  trace 
a  Sonora  phonograph,  "Imperial,"  early  Eng- 
lish model,  which  had  been  purchased  on  the 
instalment  plan  some  time  ago.  The  purchaser 
had  made  one  payment,  and  according  to  latest 
advices  had  disappeared  with  the  machine,  his 
destination  being  New  York.  The  tone  arm 
number  is  530,688,  and  Mr.  Cole  will  appreciate 
any  information  regarding  this  machine. 
Illlllllllllllllllllllllllllllllilllli 


t,\I%Ej1'£RFECTI0N   ?ALL,    BEARING                                         Our  new  model   "PERFECTION"  ■ 

TONE  ARM.  is  a  patented  mechanism.     The                                        p  a  i  i      nrARIMP     XOMC      ADM  = 

ball  bearing  swivel  idea  is  our  origination  so                                        Bi?,kL  J^^^.T^i                  .  ■ 

therefore    nil    manufacturers    of    ball    bear„,g             ..rJPffiffW      AND    REPRODUCER,    No.    4,    has  g 

tone  arms  arc  cautioned  against  infringing  this     ^f*|            ^      proven  to  be  a  phenomenal  success  as  H 

l>iim.*m«n«iJ      more  than  half  of  the  Edison  dealers  in  g 

the  country  and   many  who  sell  other  m 

makes  of  machines  as  well  are  promoting  " 

the  exclusive  sale  of  this  newly  improved  g 
accessory.    Almost  25,000  sets  are  now 

in  use  and  giving  excellent  satisfaction  to  the  g 

owners  of  Edison  Disc  machines.    For  playing  g 

lateral  cut  records  on  all  types  of  Edison  Disc  s 

machines  this  accessory  has  proven  to  be   un-  || 

equaled,   both   mechanically    and    scientifically.  =. 

All  phonograph  dealers  should  carry  a  quantity  §1 

in  stock.      It  helps  the  Edison   dealer  to  sell  || 

machines  and  when  shown  to  owners  of  Edison  Disc  machines  by  dealers  who  j| 

handle  lateral  cut  records,  it  will  be  the  means  of  creating  a  new  demand  for  H 

steel  needle  records.    Prices  quoted  on  application.  H 

NEW  ENGLAND  TALKING  MACHINE  CO.  | 
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No.  403  (Vertical  Interior) 
For  New  Victrola  IX,  only 

which  has  a  hinged  rimmed  back  that  drops  down 
and  enables  you  to  slide  the  new  style  Victrola  IX 
in.  It  has  the  appearance  of  a  single  unit. 

BUSINESS  WILL  BE 
GOOD  THIS  FALL 

The  four  great  commercial 
countries  of  the  world  are  Eng- 
land,  G  ermany,  France  and'the 
United  States.  Of  these  four 
the  only  one  whose  commercial 
production  has  not  been  cut  to 
a  minimum  is  the  United  States. 
We  in  this  country  have  more 
to  do  than  ever.  Everybody 
will  be  kept  intensely  busy  and 
that  means  money  is  going  to 
flow  freely. 

□  □  □ 

The  talking  machine  merchant 
who  stocks  up  with  the  famous 
Udell  record  cabinets  is  certain 
to  add  a  healthy  chapter  of 
profits  to  his  regular  machine 
and  record  business. 

□  □  □ 

Udell  cabinets  have  attained 
their  reputation  through  supe- 
riority of  quality  and  because 
of  the  fact  that  there  is  a  special 
Udell  cabinet  for  every  special 
need. 

□  □  □ 

Investigate  now— a  little  later  on  railroad  ship, 
ments  may  be  difficult  in  many  sections 
oj  the  country. 

The  UDELLWORKS 

1205  WEST  28th  STREET 

INDIANAPOLIS,  IND. 
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Nebraska  Victor  Dealers  Hold  a  Rousing  Convention 

Over  One  Hundred  Retailers  and  Associates  Gather  in  Omaha  and  Discuss  Important 
Trade  Questions— Factory  Representatives  Make  Addresses — Given  Banquet  by  Jobbers 


Omaha,  Neb.,  September  3. — The  second  an- 
nual convention  of  the  Nebraska  Victor  Dealers' 
Association  opened  with  a  bang  on  Thursday 
morning  in  the  banquet  hall  of  the  Hotel  Rose. 
As  fast  as  the  dealers  arrived  they  registered 
for  themselves  and  whatever  ladies  accompanied 
them  and  then  received  one  of  the  neat  little 
convention  badges,  bearing  a  small  Victor  dog 
in  white  enamel. 

The  first  part  of  the  morning  was  given  over 
to  an  informal  talk  by  H.  H.  Schwenker,  special 
representative  of  the  Victor  Co.,  who  journeyed 
from  Camden  in  order  to  inform  the  dealers 
about  any  problems  that  might  come  up  in  con- 
nection with  Victor  motors.  In  order  to  make 
his  talk  as  practical  as  possible  Mr.  Schwenker 
had  a  tableful  of  motors  in  various  stages  of 
completion  and  every  point  he  wished  to  bring 
out  was  illustrated  by  direct  experiment  on  the 
motor  proper.  Several  of  the  dealers  took  oc- 
casion to  mention  various  questions  which  had 
come  up  in  their  minds  as  to  how  to  care  prop- 
erly for  the  motors  and  how  to  repair  certain 
troubles.  These  questions  were  all  answered 
by  Mr.  Schwenker  in  a  manner  easily  compre- 
hended. 

The  second  part  of  the  morning  was  devoted 
to  an  interesting  series  of  demonstration  tone 
tests  rendered  by  Prince  Lei  Lani  (E.  K.  Rose), 
who  first  sang  with  a  tenor  record,  and  later 
with  a  baritone  record  of  his  own  on  the  Vic- 
trola.     He  next  demonstrated  how  it  is  pos- 


Activities  were  renewed  in  the  afternoon  when 
the  business  meeting  of  the  convention  was 
called  at  1.30  o'clock  promptly.  The  roll  call 
was  followed  by  the  reports  of  E.  J.  Walt, 
as  president,  Charles  Gaston,  as  vice-president, 


Retiring  Officers,  Nebraska  Association 

H.  H.  Thorpe,  as  treasurer,  and  William  Mickel, 
as  secretary.  The  other  formal  business  pro- 
ceedings were  disposed  of  with  dispatch. 
The  By-Laws  Amended 
The  by-laws  were  amended  to  create  an  asso- 
ciate membership  division,  said  associate  mem- 
bers being  anyone  engaged  in  selling  Victor 


the  advantages  of  co-operation,  especially  under 
the  present  trying  business  conditionSj  and  on 
the  great  possibilities  that  are  opened  up  through 
organized  co-operation  such  as  the  Nebraska 
Victor  Dealers'  Association  represents.  H.  H. 
Schwenker,  of  the  Victor  Co.,  also  spoke  and 
was  followed  by  L.  M.  Bough,  who  gave  some 
advice  on  how  to  promote  the  sale  of  records. 
The  first  point  which  Mr.  Bough  made  was  that 
the  Victor  dealers  should  capitalize  the  great 
advantage  which  they  have  in  being  able  to  sell 
records  made  by  the  great  Victor  factory  and 
sung  by  the  great  artists  of  the  world. 

L.  M.  Bough's  Valuable  Suggestions 
He  suggested  that  dealers  continually  bring 
out  this  point  as  it  will  prove  a  great  help  in 
selling  machines  as  well  as  records.  He  next 
advised  that  each  dealer  carry  as  large  a  record 
stock  as  possible  and  that  it  was  particularly  ad- 
visable to  make  the  salesrooms  and  windows 
attractive.  Mr.  Bough  said  he  considered  the 
demonstration  booth  a  vital  necessity  to  the 
model  merchandising  of  records  and  commended 
Unico  booths  in  particular.  In  the  matter  of 
window  displays  Mr.  Bough  recommended  that 
concentration  on  the  records  of  a  particular  ar- 
tist, on  a  particular  kind  of  music,  or  on  a  par- 
ticular group  of  records,  be  the  aim  of  the  dealer. 
He  gave  several  interesting  examples  to  bring 
out  the  fact  that  public  attention  is  drawn  more 
by  concentration  than  by  wholesale  displaying 
of  all  kinds  of  styles  of  records.    The  next  thing 


f  ■'.■:/' 


Those  Who  Attended 

sible  for  students  of  singing  to  learn  how  to 
sing  properly  through  the  use  of  the  Oscar 
Saenger  singing  course  and  the  Victor  records 
made  by  the  famous  artists.  In  fact,  he  showed 
how  he  had  learned  to  imitate  the  phrasing  and 
vocal  perfection  of  the  great  operatic  stars. 


Annual  Convention  of  Nebraska  Victor  Dealers' 

merchandise  other  than  a  retail  proprietor  or 
manager  of  a  branch  store. 

Some  Interesting  Addresses 
The  first  speaker  of  the  afternoon  was  J. 
Raymond  Bill,  associate  editor  of  The  Talking 
Machine  World,  who  delivered  a  brief  talk  on 


Association  in  Omaha 
advised  was  that  in  playing  records  for  custom- 
ers the  dealers  should  see  that  good  machines 
are  used  in  every  case — -machines  placed  right 
in  the  room  and  adjusted  to  the  finest  degree. 
The  bigger  models  of  machines,  he  said,  were 
particularly  desirable.    Another  thing  which  Mr. 
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Bough  called  attention  to  was  the  value  of 
keeping  record  racks  in  a  well  organized  state 
in  order  that  the  salesman  could  quickly  secure 
whatever  record  he  needed  or  at  least  have  quick 
access  to  the  nearest  possible  substitute  in  case 
the  particular  record  desired  was  not  in  stock. 

A.  Hospe  spoke  next  and  emphatically  en- 
dorsed price  maintenance.  Among  the  weighty 
arguments  which  he  employed  were  "price  main- 
tenance saves  much  time  for  both  the  dealer 
and  the  consignor  as  it  eliminates  much  needless 
haggling  over  terms.  Price  maintenance  makes 
the  return  value  staple.  Price  maintenance  is 
the  lawful  due  of  the  man  who  invents."  He 
then  described  graphically  how  many  retailers 
had  been  injured  by  price  cutting  in  other  fields 
and  how  several  manufacturers  had  actually  been 
put  out  of  business  by  indiscriminate  lowering 
of  prices  upon  the  part  of  clients  who  subse- 
quently deserted  the  manufacturer  entirely.  Mr. 
Hospe  ably  argued  that  the  thing  for  salesmen 
to  talk  is  qualifications — the  qualifications  of  the 
Victrola — to  supply  pleasure  and  not  to  talk 
about  price.  Furthermore,  he  brought  out  the 
unique  fact  that  the  dealers  do  not  need  to  men- 
tion price  where  price  maintenance  is  the  rule. 

Following  Mr.  Hospe,  William  Mickel  was 
called  upon  to  discuss  the  topic  of  needles.  In 
a  very  humorous  way  he  suggested  that  inas- 
much as  the  shortage  of  needles  was  so  much 
in  evidence  it  was  probably  policy  for  him  to 
say  very  little  about  needles.  Mr.  Mickel,  how- 
ever, enlarged  on  why  the  dealers  should  push 
the  Tungs-Tone  Stylus  on  account  of  its  real 
merit.  He  also  recommended  that  dealers  in- 
struct each  of  their  customers  in  the  proper 
use  and  care  of  the  Tungs-Tone  in  order  that 
each  customer  might  be  able  to  play  a  maximum 
number  of  records. 

Ross  P.  Curtice  addressed  the  convention  next 
and  recommended  that  each  dealer  adopt  the 
plan  of  having  weekly  conferences  with  his  en- 
tire sales  force.  Mr.  Curtice  said  that  in  his 
own  concern  a  practice  was  made  of  holding  a 
meeting  Monday  morning  of  each  week  at  8 
o'clock  sharp.  An  acting  chairman  was  elected 
and  for  from  a  half  an  hour  to  an  hour  the 
entire  sales  force  talked  over  everything  of  in- 
terest which  had  come  up  during  the  past  week. 
As  a  result  of  this  weekly  getting  together  Mr. 
Curtice  said  that  a  steadily  increasing  amount 
of  ginger  and  enthusiasm  was  pervading  his 
organization  and  that  as  a  further  result  the 
usual  practice  of  selling  "on  time"  had  been 
changed  over  to  where  the  salesmen  were  do- 
ing practically  an  all  cash  business  with  the 
farmers.  He  recommended  that  the  other  deal- 
ers get  after  the  farmers  because  they  have  the 
money  and  are  the  logical  field  for  intensive 
work  at  the  present  time. 

George  E.  Mickel  was  then  called  to  the  floor 
in  order  that  he  might  explain  various  things 
which  experience  had  taught  him  to  be  of  value 
in  the  matter  of  making  contracts  between  the 
retailer  and  the  public.  His  remarks  on  this 
subject  were  much  to  the  point  and  appear  in 


Charles  Gaston,  of  Hastings,  Neb.,  during  the 
course  of  the  open  discussion  made  some  inter- 
esting remarks  on  how  his  concern  makes  a 
practice  of  letting  records  out  on  approval  for 
a  period  of  forty-eight  hours  only.  In  the  case 
of  out-of-town  customers  this  is  extended  twice 
that  length  of  time.  If  the  records  are  not  re- 
turned immediately  a  notice  is  sent  out  promptly 
calling  the  attention  of  the  client  to  the  fact 
that  the  dealer  is  glad  to  extend  service  priv- 
ileges but  cannot  afford  to  do  more  than 
that  and  asking  that  the  records  be  returned 
promptly. 

Ernest  John,  who  had  made  a  trip  from  the 


F.  W.  Rinckner,  North  Platte;  H.  S.  Thorpe, 
Norfolk;  J.  O.  McKee,  Lexington;  F.  Kinney, 
Omaha;  W.  C.  Garst,  Omaha;  C.  L.  Gaston, 
Hastings;  E.  L.  Whitlaw,  Kearney;  J.  W.  Beard, 
Beatrice;  R.  Nichols,  Creston;  L.  R.  Sampson, 
Gothenburg;  F.  G.  Kremer,  Fullerton;  Geo.  Tout, 
York;  Geo.  Mickel,  Omaha;  Ed.  A.  Jones,  Grand 
Island;  H.  H.  Schwenker,  Camden,  N.  J.;  O.  X. 
Atwood,  Concordia,  Kans. ;  R.  L.  Connelly, 
Omaha;  Page  Hilsabeck,  Holdredge;  H.  H. 
Hilsabeck,  Holdredge;  E.  L.  Bough,  Omaha; 
Wm.  Zitzman,  Omaha;  N.  W.  Harrington, 
Newman  Grove;  W.  W.  Ahr,  Minden;  H.  B. 
Rolland,  Crete;  J.  E.  Gaskiel,  Nebraska  City; 


New  Officers  of  Nebraska  Victor  Dealers'  Association 


Left  to  Right:    William  Mickel,  Secretary;  W.  H.  Zitzman,   Executive   Board;   H.    S.   Thorpe,   Treasurer;  J. 
Gaskill,    Vice-President;    W.    M.    Robinson,    Executive  Board,  and  Chas.  L.  Gaston,  President. 


Victor  factory  at  Camden,  was  the  closing 
speaker  of  the  afternoon  and  delivered  a  some- 
what extended  talk  on  the  various  topics  which 
are  of  vital  interest  to  the  dealers  at  the  present 
time.  Details  of  Mr.  John's  speech  will  be  found 
elsewhere  in  this  issue. 

A  resolution  was  passed  to  the  effect  that  a 
telegram  be  sent  to  the  members  of  Congress 
in  behalf  of  the  Nebraska  Victor  dealers  en- 
dorsing the  Stephens  bill. 

The  meeting  then  closed  with  the  election  of 
officers,  the  new  officers  being  Charles  Gaston, 
president;  J.  L.  Gaskill,  vice-president;  H.  S. 
Thorpe,  treasurer;  William  Mickel,  secretary;  W. 
M.  Robinson  and  W.  Zitzman,  members  at  large 
of  the  executive  committee. 

Tendered  Banquet  by  Jobbers 

At  6  o'clock  in  the  afternoon  the  women  had 
returned  from  their  automobile  trip  through 
Omaha  and  joined  the  men  in  the  banquet  room 
of  the  Rose  Hotel  for  a  most  sumptuous  ban- 
quet which  was  provided  to  the  dealers  by  the 
Victor  jobbers  of  Nebraska.  The  dinner  was 
characterized  by  lots  of  good  food,  lots  of  good 
orchestra  music  and  a  number  of  vocal  selec- 
tions by  Prince  Lei  Lani.  Hugo  Heyn  also  ren- 
dered some  excellent  numbers  on  the  xylophone 


R.  P.  Beard,  Nebraska  City;  A.  J.  Croft,  Jr., 
Davenport,  la.;  Fred  Dietz,  Scribner;  H.  C.~ 
Baisch,  Camden,  N.  J.;  E.  J.  Walt,  Lincoln;  S. 
H.  Avery,  Auburn;  P.  J.  Albright,  David  City; 
H.  B.  Curry,  David  City;  R.  A.  Goodall,  Ogallala; 
A.  J.  Reinhold,  Manning,  la.;  A.  E.  Graybill, 
Neligh;  J.  N.  Crabill,  Plattsmouth;  Henry  West- 


The  Ladies  Ready  to  Start  on  Automobile  Trip 


detail  in  another  part  of  this  issue  of  The  World. 

For  a  period  of  about  a  half  an  hour  the  floor 
was  open  to  whoever  cared  to  ask  any  questions 
or  make  any  comments.  The  subject  of  whether 
or  not  to  charge  interest  occupied  particular 
attention  and  a  hand  vote  showed  that  at  least  90 
per  cent,  of  the  Nebraska  dealers  are  charging 
interest.  A  plan  is  to  be  worked  out  whereby 
the  towns  in  which  interest  at  present  is  not 
secured  may  be  converted  over  to  the  right  basis. 


and  short  speeches  were  made  by  the  new  offi- 
cers of  the  association. 

Immediately  after  the  dinner  preparations 
were  made  for  the  display  of  the  moving  pic- 
tures of  the  Victor  factory,  which  proved  to  be 
of  a  decidedly  interesting  character.  Ernest 
John  enlightened  the  audience  regarding  vari- 
ous interesting  details  and  upon  the  completion 
of  the  pictures  dancing  was  indulged  in. 

Among  those  present  at  the  convention  were 


A  Busy  Trio 

Hugo  G.  Heyn.  Master  of  Ceremonies  at  the  Con- 
vention; J.  R.  Bill,  of  The  Talking  Machine  World, 
and   Will   E.   Mickel,   Secretary   of   the  Association 

fall,  Lincoln;  H.  C.  Palmquist,  Oakland;  W.  M. 
Pobinson,  Omaha;  E.  F.  Hughes,  Omaha;  Prince 
Lei  Lani,  Omaha;  Rex  A.  Jeffords,  Bridgeport; 
A.  C.  Simons,  Shenandoah,  la.;  J.  B.  Skiff,  Cen- 
tral City;  Hugo  Heyn,  Omaha;  A.  Mickel,  Coun- 
cil Bluffs;  W.  E.  Kincaid,  Lincoln;  R.  Curtice, 
Lincoln;  W.  Williams,  Jr.,  Falls  City;  H.  P. 
Knudsen,  St.  Edward;  C.  L.  Dudley,  Fremont; 
Ben  McHenry,  Fremont;  B.  A.  Kelly,  Kansas 
City,  Kan.;  J.  F.  Gereke,  Seward;  A.  J.  John- 
son, Falls  City;  J.  F.  Beste,  Hartington;  E.  F. 
Schwedhelm,  Fairmont;  T.  A.  Thompson,  Al- 
bion; W.  C.  Pike,  Omaha;  J.  R.  Bill,  New  York 
City;  K.  H.  Culp,  Lincoln;  G.  R.  Hunt,  Lin- 
coln; M.  E.  Case,  Sioux  City;  J.  T.  Feingold, 
'Sioux  City;  A.  O.  Gordon,  Marne;  Geo.  Beaver, 
Omaha;  A.  Hospe,  Omaha;  O.  Over,  Omaha; 
Myrtle  Over,  Omaha;  Tom  Mickel,  Omaha;  W. 
Brewster,  Lincoln;  H.  L.  Heckert,  Red  Oak,  la.; 
T.  Vanous,  Omaha;  Fred  Schamp,  Sioux  City, 
la.;  P.  W.  Folson,  Ashland;  A.  H.  Hastings, 
Arcadia;  M.  O.  Daxon,  Neligh;  V.  Lawrence, 
Omaha;  J.  P.  Kepler,  Omaha;  N.  C.  Klein,  Mil- 
ford;  John  Haines,  Hastings;  J.  H.  Peacock, 
Atlantic,  la.;  W.  Mickel,  Omaha;  H.  Anderson, 
Omaha;  C.  P.  French,  Columbus;  C.  H.  Hoff, 
Wisner;  John  Hoffman,  Omaha;  L.  S.  Robin- 
son, Glenwood,  la.;  H.  M.  Huhne,  St.  Paul,  Minn. 
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The  Warning  Has  Been  Sounded ! 

Stock  Up  Now  With  Enough  PATHEPHONES 
To  Carry  You  Over  the  Holidays  ! 

Get  Them  While  You  Can,  Before  Transportation 
Facilities  Become  Head  -Over- 
Heels  in  the  Handling  of  War 


Traffic!  Prepare  to  Reap  the 
Greatest  Profits  in  the  History 

of  the  TALKING  MACHINE  BUSINESS ! 


For  Real  Service,  Write,  Wire  or  See  the 

PITTSBURGH  PATHEPHONE  CO. 

America's  Best  Equipped  Pathe  Distributors 
963  Liberty  Avenue  PITTSBURGH,  PA. 
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The  Effective  Window  Display  Must  Be 
Backed  by  an  Idea  fiy Ellis  Hansen 


This  is  the  seventh  of  a  series  of  articles  on  window  dis- 
play written  by  Ellis  Hansen,  who  is  recognized  as  one. of 
the  most  practical  designers  of  talking  machine  window  dis- 
plays in  the  United  States,  having  during  his  career  been 
connected  with  Sherman,  Clay  &  Co.,  San  Francisco;  the 
Victor  Talking  Machine  Co.,  Camden,  N.  J.;  Lyon  &  Healy, 
Chicago,  and  the  R.  Wurlitzer  Co.,  Chicago.  There  is  no 
man  in  the  trade  so  well  equipped  to  tell  dealers  how  they 
may  utilize  their  windows  to  the  best  possible  advantage  as 
a  business  producer.  We  consider  ourselves  fortunate  to 
have  secured  the  services  of  so  valuable  a  man  and  we 
feel  sure  that  his  suggestions  will  prove  a  distinct  aid  to 
the  dealers  in  utilizing  their  window  space  to  the  best 
advantage. — Editor. 

"Where  do  you  get  your  ideas  for  show  win- 
dows?" is  a  question  that  successful  display  men 
are  asked  again  and  again.  There  is  a  great 
deal  of  logic  in  the  question,  because  no  mat- 
ter what  you  put  into  your  window  the  most 
important  thing  to  get  is  an  idea.  The  Edison 
display  shown  in  the  photograph  is  to  illustrate 
what  a  splendid  time  and  entertainment  people 
can  enjoy  on  their  own  porch,  right  among 
themselves,  by  the  aid  of  an  Edison.  The  dis- 
play pictures  the  third  part  of  a  carefully  gotten 
up  program.  Two  members  of  the  party, 
dressed  in  fancy  costumes  to  imitate  cabaret 
entertainers — and  evidently  having  the  time  of 
their  young  lives — are  giving  a  fancy  dance  ex- 
hibition to  the  tune  of  "Do  the  Funny  Fox  Trot" 
(a  late  Edison  dance  record).  Ten  balloons,  in 
all  the  colors  of  the  rainbow,  are  attached  by 
gaily  colored  ribbons  to  the  dresses  of  the 
dancers.  The  ten  letters  on  the  balloons  spell 
out  the  name  of  the  store,  "Adam  Schaaf." 
To  the  right  of  the  dancers  on  the  improvised 
"stage"  is  standing  the  Edison,  supplying  the 
music.  On  the  extreme  left  of  the  window,  in 
a  lattice  frame  corresponding  tec  the  rest  of  the 
display,  is  the  program  for  the  entertainment, 
reading  as  follows: 

"The  New  Edison  Lawn  Party,  given  to-night 
on  your  own  porch,  or  wherever  the  summer 
breezes  blow." 

PROGRAM 

America  I  Love  You — March  Cottier 

Band  Selection 

Barcarolle  (from  "Tales  of  Hoffmann")  Offenbach 

Grand  Opera  Selection 

Do  the  Funny  Fox-Trot  Carroll-Carroll 

Danced  by  Miss  Evanston  and  Mr.  Chicago 

Where  Do  We  Go  From  Here?  Percy  Wenrich 

Sung  by  Arthur  Fields 

Waialae  Medley  Waltz  Waikiki  Hawaiian  Orchestra 

Have  a  Heart  Waltzes  Jaudas'  Society  Orchestra 

That  Funny  Jazz  Band  (from  "Dixieland")  .  Collins-Harland 

Oh    Boy! — Fox-trot  Jerome  Kern 

Jaudas*  Society  Orchestra 

I  Wonder  Why — Love  O'Mike  Gladys  Rice 

Home  Again — One-step — Her  Soldier  Boy ...  .Jaudas'  Band 

In  front  of  Part  III  on  the  program  was  an 

exact  illustration  of  the  dancers  appearing  on 

the  "stage,"  only  the  letters  on  the  balloons 

spelled  out  "The  New  Edison"  instead  of  Adam 

Schaaf.    A  light  green  ribbon  was  attached  to 

the  group  on  the  stage  to  show  the  connection 

between  the  dancers  and  the  program.    On  the 

floor  in  front  of  the  display  were  arranged  the  ten 


Edison  records  on  as  many  record  stands.  Each 
record  had  a  label  with  the  title  and  also  the 
number  on  which  the  selection  appeared  on  the 
program. 

The  nature  of  the  display  offered  a  unique 
opportunity  for  the  most  dazzling  color  com- 
bination. The  Japanese  lanterns  in  reds,  greens, 
blues  and  yellows,  with  velvet  silhouettes  in  con- 
trasting colors,  dropping  gracefully  from  large 
wistaria  branches,  added  life  and  color  to  the 
uppermost  corners  of  the  large  window.  The 


imagination  (one  of  the  most  needed  qualities 
of  the  modern  business  man),  that  is,  the  ability 
to  see  things  before  they  are  actually  brought 
about,  can  get  a  wealth  of  suggestions  for  win- 
dow displays  from  these  modern  and  artistic 
journals.  In  this  particular  case  I  copied  the 
figures  exactly  as  they  were,  only  instead  of 
having  the  letters  on  the  balloons  spell  Vanity 
Fair  I  used  the  name  of  the  store.  For  ethical 
reasons  I  asked  permission  from  the  publication 
to  use  their  tilte  page  for  a  display,  which  was 


A  Cover  Page  of  "Vanity  Fair"  Gave  the 
trellis  was  built  to  conform  with  the  shape  of 
the  large  French  window  in  the  back,  and  paint- 
ed apple  green  with  maroon  outlines.  The  flow- 
ers used  on  the  trellis  were  large  yellow  pop- 
pies. The  two  flower  baskets  seen  in  the  upper 
center  of  the  window  were  a  combination  of  lan- 
terns and  flower  baskets.  They  were  painted 
the  same  color  as  the  trellis  and  lined  with  red 
silk.  The  electric  lights  concealed  in  the  bas- 
kets brought  out  all  the  beauty  of  the  design, 
and  these,  in  connection  with  the  Japanese  lan- 
terns, added  to  that  something  called  atmos- 
phere, without  which  the  mental  picture  of  a 
summer  night's  garden  entertainment  would 
have  been  incomplete.  The  two  fine  grand  pianos 
did  not  in  the  least  disturb  the  spirit  of  the 
display,  but  emphasized  the  fact  that  phono- 
graphs have  their  rightful  place  in  nice  homes 
side  by  side  with  the  stately  grand  piano. 

The  idea  for  this  effective  display  came  to  me 
through  the  title  page  of  one  of  America's  smart 
illustrated  monthlies.  Vanity  Fair  (issue  Oc- 
tober, 1915).  No  other  country  in  the  world 
can  boast  of  so  many  high  class  illustrated 
magazines  as  the  United  States.    Any  one  with 


Idea  for  This  Artistic  Schaaf  Window 

cheerfully  given  to  me.  The  two  many-colored 
paradise  birds  in  the  circles  above  the  show- 
cards  are  also  adapted  from  a-j  similar  publica- 
tion, Vogue,  and  prove  again!  how  splendidly 
these  illustrations  can  be  used  lor  "cut  outs." 

Other  pictures  could  have  been  found  for  the 
center  group,  but  the  youth  and  joy  of  the  pair 
seems  to  me  the  very  spirit  of  light  music  and 
dance.  Their  picturesque  dresses,  and  especially 
the  amusing  novelty  of  the  balloons  attached  to 
their  costumes,  made  them  particularly  well 
adapted  for  the  purpose.  The  letters  in  the 
balloons  could  also  be  used  for  the  name  of  the 
instrument,  whether  Victor,  Edison  or  Colum- 
bia, but  most  dealers,  I  should  judge,  would  pre- 
fer their  own  name  or  the  name  of  their  busi- 
ness. The  same  idea  could  just  as  well  be 
used  for  a  private  costume  party  or  any  other 
home  festival  that  would  suggest  itself.  The 
idea  is  so  simple  and  self-evident  that  almost  a 
glance  at  the  display  will  convey  the  message, 
and  create  the  desire  to  own  an  instrument  that 
can  bring  so  much  joy  and  happiness  into  the 
very  home  and  be  a  constant  source  of  delight- 
ful surprises  to  every  member  therein. 


JOHN  M.  DEAN  DIVISION 

Otto  Heineman  Phonograph  Supply  Co.,  Inc. 

Executive  Offices :  25  West  45th  Street,  New  York 
Factory :  Putnam,  Conn. 


Manufacturers  of 


Talking  Machine 

NEEDLES 


Dean  Service  covers  every 
essential  need  in  talking 
machine  needles.  Needles 
furnished  in  bulk  or  in 
special  packages.  Quality 
needles  only. 
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THE  WESER  PHONOGRAPH 

IS  A  BUSINESS  BUILDER 


THE  Weser  Phonograph  will  bring  success  to  you 
for  the  same  reasons  that  the  Weser  Piano  has 
brought  success  to  hundreds  of  piano  merchants- 
The  same  artistic  tonal  qualities  that  we  have  de- 
veloped during  our  38  years'  experience  in  making 
Weser  Pianos,  the  same  reliable  construction  that 
makes  our  pianos  last  a  lifetime,  and  the  same  beau- 
tiful cabinet  work  are  embodied 
in  Weser  Phonographs. 


We  experimented  for  years  at 
great  expense  before  we  were 
ready  to  offer  the  Weser  Phono- 
graph to  the  trade,  and  we  do  so 
now  because  we  are  convinced 
that  it  embodies  every  worth- 
while feature  of  the  ideal  phono- 
graph, including  several  exclusive 
Weser  improvements. 


The  Weser  Phonograph  will  play  any  disc  record. 
Made  in  satin  finish  mahogany.  Other  woods  on 
special  order.  Electric  motor  will  be  furnished  if 
desired.    Write  for  catalogue  and  proposition. 


WESER  BROS.,  Inc. 


520-530  West  43rd  St. 

NEW  YORK 
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APPOINTED  SALES  MANAGER 

F.  B.  Guarnier  Becomes  Sales  Manager  of  the 
Phonograph  Division  of  Century  Cabinet  Co. 


F.  B.  Guarnier,  formerly  general  manager  of 
the  Melophone  Co.,  New  York,  has  been  ap- 
pointed sales  manager  of  the  phonograph  divi- 


As  announced  recently  in  The  World,  the 
Century  Cabinet  Co.  has  completed  plans  where- 
by it  will  merchandise  the  "Century"  line  of 
phonographs.  This  line  is  now  complete,  com- 
prising models  retailing  from  $30  to  $200. 

The  Century  Cabinet  Co.  has  a  large  plant 
at  Utica;  N.  Y.,  and  during  the  past  few  years 
has  completed  cabinet  contracts  for  some  of 
the  largest  manufacturers.  This  experience  is 
reflected  in  the  attractive  cabinet  work  that 
is  a  feature  of  the  Century  phonograph  line. 

Mr.  Guarnier. will  visit  the  dealers  throughout 
the  country  and  a  series  of  valuable  dealer  helps 
is  'now  being  prepared. 


T.  A.  LAURIE  RETURNS  TO  OLD  POST 

Again  Becomes  Assistant  Auditor  of  the  Colum- 
bia Graphophone  Co. — Has  Been  Connected 
With  Trade  for  Over  Twenty  Years 


WAR  PHONOGRAPH  FOR  SOLDIERS 

Widow  of  Capt.  Vogei  Presents  Instrument  to 
Company  H,  Seventy-first  Regiment 


F.  B.  Guarnier 

sion  of  the  Century  Cabinet  Co.,  New  York. 
He  assumes  his  new  duties  this  week  and  is 
making  arrangements  whereby  the  company's 
dealers  will  receive  efficient  service  and  co- 
operation. 

Mr.  Guarnier  is  well  known  in  talking  machine 
circles,  as  he  was  one  of  the  organizers  of  the 
Melophone  Co.,  which  has  achieved  signal  suc- 
cess with  its  products.  He  has  won  the  esteem 
and  friendship  of  the  manufacturers  and  deal- 
ers and  is  thoroughly  conversant  with  the  most 
important  phases  of  the  talking  machine  in- 
dustry. 


An  Army  and  Navy  phonograph  was  recently 
presented  to  the  men  of  Company  H,  Seventy- 
First  Regiment,  by  Mrs.  Vogel,  widow  of  the 
late  Capt.  F.  W.  Vogel,  who  was  in  command  of 
that  company  until  the  time  of  his  death  re- 
cently. The  gift  was  made  out  of  respect  for 
the  wishes  of  Capt.  Vogel,  who  had  planned  to 
make  the  presentation  himself. 

When  word  was  received  at  the  Edison  labora- 
tory that  Mrs.  Vogel  intended  presenting  the 
war  phonograph  as  a  memorial  to  her  husband, 
Wm.  Maxwell,  vice-president  and  general  mana- 
ger of  the  musical  phonograph  division,  sent  A. 
P.  Burns  to  represent  him  at  the  exercises. 
Speaking  for  the  Edison  laboratories,  Mr.  Burns 
paid  tribute  to  the  memory  of  Capt.  Vogel  and 
then  presented  the  instrument  with  a  fitting 
address.  Lieut.  Conway  received  the  instrument 
in  behalf  of  the  soldiers.  At  the  conclusion  of 
the  ceremonies  Capt.  Vogel's  favorite  song, 
''Where  Do  We  Go  From  Here  Boys?"  was 
played  on  the  phonograph,  while  the  soldiers 
sang  the  chorus. 

Capt.  Vogel  was  a  member  of  the  firm  of 
Vogel  &  Briggs,  Edison  dealers,  in  Plain- 
field,  N.  J. 


Marion  Dorian,  chief  auditor  of  the  Columbia 
Graphophone  Co.,  New  York,  announced  this 
week  that  T.  Allen  Laurie,  who  was  formerly 
connected  with  the  auditing  staff,  and  who  for 
some  time  past  has  been  assistant  to  the  United 
States  manager,  has  been  reassigned  to  duty 
in  the  auditing  department  as  assistant  auditor. 

Mr.  Laurie  is  one  of  the  veterans  of  the  talk- 
ing machine  business,  having  been  associated 
with  the  Columbia  Co.  for  more  than  twenty 
years.  For  a  number  of  years  he  was  European 
auditor  of  the  company,  and  in  that  capacity 
visited  nearly  every  country  in  Europe,  at 
one  time  spending  three  weeks  in  conducting 
an  audit  of  the  St.  Petersburg  (Petrograd) 
branch.  This  was  a  severe  test  of  Mr.  Laurie's 
ability  as  an  auditor,  inasmuch  as  the  books 
of  that  branch  were  kept  in  Russian.  In  mak- 
ing his  audit,  Mr.  Laurie  was  obliged  to  make 
a  conversion  of  Russian  money  values,  first  into 
English  pounds,  and  then  into  Uncle  Sam's 
dollars.  Only  an  auditor  of  Mr.  Laurie's  abil- 
ity and  experience  could  handle  a  proposition 
of  that  kind  in  so  short  a  space  of  time  and 
so  efficiently. 


DEMAND  FOR  WALL=KANE  NEEDLES 

"The  success  of  the  Wall-Kane  needle  has  far 
exceeded  our  expectations,"  said  D.  F.  Tauber, 
president  of  the  Progressive  Phonographic  Sup- 
ply Co.,  New  York,  sole  distributor  of  these 
needles.  "This  needle  is  now  being  handled  by 
representative  dealers  throughout  the  country, 
who  state  that  they  have  been  very  successful 
in  establishing  the  Wall-Kane  needles  as  the 
steel  needle  with  a  trade  name.  Our  dealers 
tell  us  that  the  stand  we  furnish  them  has  been 
an  important  factor  in  producing  sales,  and  we 
have  in  preparation  several  other  dealer  helps 
that  will  be  introduced  in  the  near  future." 


PHONOGRAPH 


(New  Model  C) 


$7 


New  Proposition 

Exclusive  Territory  for  Dealers — Act  Quick! 


The  Stewart  Phonograph,  Model 
ivd)!  be  sold  throusu  selected  and 
exclusive  dealers  only. 

Applications  are  now  being  re- 
ceived. Many  of  the  most  aggressive 
dealers  are  arranging  to  establish  a 
Stewart  Phonograph  Department 
and  propose  to  make  the  Stewart 
an  important  feature  of  their  busi- 
ness. 

This  announcement  will  bring  ap- 
plications from  dealers  everywhere. 
If  you  want  to  take  advantage  of 
our  very  attractive  "exclusive  dealer 
proposition," — act  quickly  !  Don't 
delay — or,  you  may  be  too  late.  Pref- 
erence will  be  given  to  our  present 


dealers  if  their  applications  are  re- 
ceived promptly. 

The  Stewart  Phonograph  is  a  big 
money  maker.  With  our  new  dealer 
proposition  it  will  prove  even  more 
profitable  for  progressive  dealers. 

The  demand  for  Stewart  Phono- 
graphs is  already  big  and  is  increas- 
ing very  rapidly. 

The  Stewart  Phonograph  fills  a 
big  gap  in  the  musical  instrument 
field. 

It  places  within  the  reach  of  mil- 
lions of  families  with  moderate 
means,  a  popular  priced  phonograph 
which  is  acknowledged  to  be  nothing 
short  of  marvelous. 

It  has  volume  and  quality  of  tone 
unsurpassed  by  any  other  popular 


priced  phonograph.  It  will  play 
every  record  of  any  size,  make,  or 
price. 

Every  mechanical  feature  has  been 
developed  to  the  highest  possible 
point. 

The  Stewart  Phonograph  is  an  all- 
year-around  article.  A  dealer  can 
sell  Stewart  Phonographs  in  the 
summer  as  well  as  in  the  winter. 

Eight  now  there  is  a  great  big 
demand  for  the  Stewart  Phonograph. 
This  demand  will  increase  as  the 
Holiday  season  draws  near.  Now 
is  the  time  to  prepare  for  this 
business. 

Mounted  in  a  carrying  case,  as 
shown  in  small  cut,  the  Stewart  is 


especially  desirable.  It  can  be  used 
auywhere — any  time — for  any  pur- 
pose. 

Can't  you  see  the  possibilities  the 
Stewart  Phonograph  holds  for  you? 
It  is  a  big  seller  now.  A  big  market 
exists.  It  is  only  up  to  active,  live 
dealers  to  supplythe  demand. 

If  you  want  to  ff  j-, 
get  in  on  the 
ground  floor 
write  or  wire  at 
once  for  our  ex- 
clusive dealer 
proposition. 
Don't  put  it  off 
and  let  someone 
else  beat  you  to 
it. 


STEWART  PHONOGRAPH  CORP.,  327  Wells  Street,  CHICAGO,  ILLINOIS 
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The  New  Edison  Diamond  Amberola. 
Model  "5. 


The  New  Edison  Diamond  Amberola  and  Edison  Blue 
Amberol  Records  complete  the  most  comprehensive  line  of 
sound-reproducing  devices  ever  placed  on  the  market.  They 
bear  the  Edison  hallmark,  which  means  even  more  than 
"Sterling"  on  silver,  because  "Sterling,"  though  it  means  solid 
silver  in  accordance  with  the  highest  standard  set  for  that  metal, 
does  not  mean  absolutely  pure  silver.  The  reason  we  say  the 
Edison  hallmark  stands  for  more  than  "Sterling"  is  because  it 
stands  for  absolutely  pure  music  —  one  hundred  per  cent.  pure. 

The  New  Edison  Diamond  Amberola  has  never  been 
defeated  in  comparison  tests  with  the  best  known  makes  of 
talking  machines  costing  from  three  to  five  times  as  much. 
These  tests  have  been  held  in  many  parts  of  the  country. 

"A  Modern  Jack  the  Giant  Killer"  gives  testimony  regard- 
ing these  tests.    May  we  send  a  copy? 


THOMAS  A.  EDISON,  Inc. 

Amberola  Department 
ORANGE,  N.  J. 
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MACHINE  SHORTAGE  IS  BEING  FELT  BY  BALTIMORE  TRADE 

Dealers  Look  for  Enormous  Fall  and  Winter  Business — Record  Demand  Continues  Very  Active — 
General  Outlook  Most  Satisfactory  in  All  Branches  of  the  Industry 


talking  machine  departments,  as  well  as  the  ex- 
clusive talking  machine  houses,  are  all  looking 
forward  to  a  big  fall  and  holiday  business. 


Baltimore,  Md.,  September  8. — As  the  big  drive 
for  the  fall  talking  machine  business  looms  up 
dealers  are  already  crying  for  more  machines. 
Everywhere  business  has  taken  a  big  jump  dur- 
ing the  past  week,  and  many  of  the  dealers  who 
believed  that  this  would  be  a  poor  year  for 
business  have  awakened  to  the  fact  that  there 
is  already  more  business  than  can  be  comfort- 
ably taken  care  of.  In  fact,  dealers  are  already 
beginning  to  figure  how  much  money  they  will 
be  prevented  from  making  if  they  fail  to  get 
more  machines  at  an  early  date. 

Many  of  the  retail  dealers  with  foresight  have 
stocked  up,  and  they  are  more  than  satisfied 
with  the  situation,  but  those  dealers  who  were 
frightened  for  a  time  and  hesitated  to  take  ad- 
vantage of  the  opportunity  are  already  bewail- 
ing their  fate.  There  is  a  bigger  demand  at 
this  time  for  Victor  machines  at  $50,  $75  and 
$100  than  there  seems  any  prospects  of  filling. 
One  distributor  alone  would  like  to  have  sev- 
eral thousand  of  each  model,  for  he  believes  he 
could  place  them  readily. 

The  record  business  was  never  better  than  it 
is  to-day.  Persons  coming  into  stores  for  rec- 
ords not  alone  take  what  they  had  already 
planned,  but  often  buy  other  records  if  the  dealer 
happens  to  be  out  of  their  first  selection.  This 
is  a  very  different  state  of  affairs  as  compared 
with  several  months  ago,  and  the  wide-awake 
salesman  or  saleswoman  is  in  position  to-day 
to  show  their  worth  by  selling  larger  orders 
than  usual  to  customers  and  prospects.  Among 
the  best  selling  of  the  popular  records,  and  the 
popular  records  are  in  big  demand,  are:  "Over 
There,"  "I  May  Be  Gone  for  a  Long,  Long 
Time,"  "Good-bye  Broadway,  Hello  France," 
and  many  other  similar  ones. 

W.  C.  Roberts,  manager  for  E.  F.  Droop  & 
Sons  Co.,  Victor  distributors,  who  has  just  re- 
turned from  a  two-week  motoring  tour  through 
New  England,  is  in  a  happy  frame  of  mind  and 
declared:  •  "Business  has  just  undergone  a  re- 
markable change,  especially  in  the  last  ten  days. 
I  have  never  seen  such  a  stimulant  to  trading 
as  the  business  has  received.  From  both  whole- 
sale and  retail  sources  the  business  has  gone 
ahead  by  leaps  and  bounds.  Our  hope  for  a 
big  business  lies  in  our  being  able  to  get  a  big 
supply  of  Models  No.  9,  No.  10  and  No.  11.  We 
can  handle  hundreds,  yes,  thousands  of  these 
machines  between  now  and  December,  but  we 
must  begin  to  get  them  at  once.  There  should 
be  big  shipments  of  machines  made  into  this 
territory  at  an  early  date  to  take  care  of  the 
business  demands,  but  whether  we  will  be  able 
to  get  sufficient  machines  is  the  question  that  1 
am  unable  to  answer  at  this  time." 

With  the  Columbia  Co.,  A.  J.  Heath,  the  man- 
ager of  the  Baltimore  and  Washington  branches, 
just  back  from  his  vacation,  spent  with  Mrs. 
Heath,  found  business  in  great  shape.  As 
soon  as  he  returned  Mr.  Heath  received  the 
August  report  from  S.  C.  Cooke,  the  assistant 
manager,  which  showed  that  the  month  had 
been  another  record  one  for  business.  "Au- 
gust," said  Mr.  Heath,  "just  like  all  the  other 
months  of  the  year,  went  right  ahead  and  estab- 
lished a  real  mark,  overcoming  the  big  business 
done  by  us  in  August  a  year  ago.  I  look  for 
things  to  continue  along  the  same  line,  and  this 
fall  will  no  doubt  eclipse  all  of  our  previous 
high  marks.  I  have  felt  all  along  that  there 
would  be  big  business,  and  it  is  going  ahead  of 
my  expectations.  Machines  and  records  are  both 
coming  in  good  shape  to  us,  and  this  is  helping 
us  along,  for  we  are  able  to  keep  all  of  our  deal- 
ers in  a  very  happy  frame  of  mind." 

Jesse  Rosenstein,  for  the  National  Piano  Co., 
the  Pathe  representatives,  says  business  is  very 
good,  and  he  believes  it  will  continue  to  show 
up  very  well.  He  announces  the  opening  of  a 
new  account — Gately-Fitzgerald  Supply  Co.,  29 
Second  street,  Harrisburg,  Pa.  Mr.  Rosenstein 
is  getting  in  both  machines  and  records  in  fail" 
quantities, 


J.  H.  Chase,  general  sales  manager  for  Cohen 
&  Hughes,  Victor  distributors,  reports  wholesale 
business  as  excellent  at  both  the  Baltimore  and 
Washington  stores  of  the  firm.  The  retail 
business  is  also  showing  up  very  well.  Record 
business  is  excellent  with  the  firm.  I.  Son 
Cohen,  of  the  firm,  left  the  early  part  of  this 
week  on  a  motoring  trip. 

Business  with  H.  R.  Eisenbrandt  Sons  Co., 
Victor  distributors,  was  good  in  August  and 
went  way  ahead  of  last  August.  C.  Henry 
Eisenbrandt,  in  charge  of  the  Victor  end  of  the 
business  for  the  firm,  is  away  on  a  vacation  at 
Atlantic  City.  William  A.  Eisenbrandt,  his 
brother,  who  has  charge  of  the  small  goods 
department  for  the  musical  instrument  firm,  is 
looking  after  that  end  just  now.  He  reports 
business  fine  both  in  the  Victor  department  and 
a  wonderful  increase  in  sales  in  small  goods. 

The  department  stores,  furniture  houses  with 


TO  MAKE  TALKING  MACHINES 

Grand  Rapids,  Mich.,  September  6. — The  latest 
Grand  Rapids  concern  to  enter  the  field  of 
talking  machine  manufacture  is  the  Widdicomb 
Furniture  Co.,  one  of  the  largest  and  best- 
known  concerns  in  this  city.  They  expect  to 
have  a  line  of  machines  ready  in  time  for  the 
holiday  trade.  E.  C.  Howard,  well  known  in 
the  talking  machine  trade,  is  in  charge  of  this 
branch  of  the  company's  business. 


DISSOLUTION  OF  PARTNERSHIP 

The  partnership  existing  between  Samuel 
Katz,  Mary  Hoffman,  administratrix  of  the  es- 
tate of  Morris  Hoffman  and  Chas.  Garb,  trad- 
ing as  the  Conclave  Phonograph  Co.,  was  dis- 
solved on  August  31  by  consent  of  all  parties. 
All  bills  owed  by  the  firm  will  be  paid  by  Mary 
Hoffman  and  Samuel  Katz,  remaining  partners. 


OUR  NEW  DOUBLE  SPRING  MOTOR 


6  inches  wide,  5  inches  deep 
Double  Spring  worm  driven  motor,  dial,  speed  regulator,  12-inch  turntable. 
Plays  four  to  five  10-inch  records  with  one  winding.  At  a  very  popular  price. 
Ask  for  quantity  prices.  Sample  price  $3.75.   All  orders  must  be  accompanied 
by  check  or  money  order. 


No.  50  (closed) 
Per  Hundred  $3.00 
Per  Thousand  $25.00 


No.  50  (open) 
Per  Hundred  $2.00 
Per  Thousand  $17.50 


Tone  Arm  Rests 
$25.00  a  thousand 
with  green  felt  cushions 


WE  MANUFACTURE 


Hardware  for  Phonograph  Cabinets — Universal  Tone 
Arms,  Lid  Supports,  Needle  Cups,  Hinges  and 
Tone  Arm  Rests. 

Experimental  Work — Tools,  Dies,  etc. 

Repair  Parts  for  All  Standard  Motors — Main  Springs 
in  Different  Sizes,  Governor  Springs  for  Victor  and 
Columbia  Motors,  Governor  Screws,  Brakes,  etc. 

Agents  wanted  for  special  districts  in  America, 
Canada  and  South  America.   References  required. 

PHONOGRAPH  SPECIALTIES  MFG.  CO. 

118-126  WALKER  STREET  NEW  YORK 

Canadian  Agent,  F.  A.  Schmidt,  31  Weber  St.,  Kitchener,  Can. 
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THE  PATHE  GUARANTEE 

YY/E  guarantee  every  Pathe  Record  to  play  at  least  one 
thousand  times  with  the  Pathe  Sapphire  Ball  without 
impairment  to  its  unexcelled  beauty  and  tone. 

PATHE  FRERES  PHONOGRAPH  COMPANY 


Reason 


The  Pathe  Sapphire  Ball 

Above  is  a  representation  of  the  Pathe 
Sapphire  Ball  greatly  enlarged  by  means 
of  a  magnifying  glass. 
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VTiy  You  Should 
landle  the  Pathe  Line 


THERE  is  a  positive,  definite,  unanswerable 
reason  why  you  should  be  selling  Pathephones 
and  Pathe  records. 

This  is  the  reason :  Because  your  customers 
when  they  actually  know  the  Pathe  story  will 
want  and  will  buy  the  Pathe  line. 

What  is  the  Pathe  story? 

1 .  A  trade-mark  of  international  prominence. 

2.  Pathe  Sapphire  Ball  which  means: 

a.  No  needles  to  change. 

b.  Long  life  to  the  records.     (See  guarantee) 

c.  Better  music. 

3.  World-wide  repertoire  of  records. 

4.  Machines  play  all  makes  of  disc  records. 

5.  Complete  line  of  machines — $25  to  $225. 

6.  Ample  margin  of  profit. 

A  Pathe  franchise  is  an  exceedingly  valuable 
asset  to  any  merchant  and  is  rapidly  becoming 
more  so. 

Write  today  for  full  particulars 

PATHE  FRERES 

Phonograph  Company 

17  Grand  Avenue  Brooklyn,  N.  Y. 

Pathe  Freres  Phonograph  Co.  of  Canada,  Ltd.,  6  Clifford  Street,  Toronto 


Pathephone  No.  50 
Price  $50 


hephone  No.  125 
Price  $125 


Pathephone  No.  75 
Price  $75 


Pathephone  No.  175 
Price  $175 


Pathephone  No.  225 
Price  $225 
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They  all  look  their  money's  worth,  and  they  all 
demonstrate  it.  They  all  make  their  own  friends  and 
keep  them.  The  Columbia  line  of  upright  Grafonolas 
pays  as  it  goes. 


Columbia  Graphophone  Co 

YVoolvvorth  Building,  New  York 


A  LIVE  TEXAS  ORGANIZATION 


Fox  Co.,  of  San  Antonio,  Tex.,  Handles  the 
Columbia  Line  With  Energy  and  Success. 


This  photograph  was  taken  in  front  of  the 
Alamo,  one  of  America's  landmarks,  and  the 
Fox  Co.'s  warerooms  are  directly  opposite  this 
famous  and  historic  spot. 


San  Antonio,  Tex.,  September  6. — One  of  the 
real  "live-wire"  organizations  in  local  retail 
trade,  and  an  organization  which  well  deserves 
the  success  it  has  achieved,  is  the  Fox  Co., 
which  handles  the  products  of  the  Columbia 
Graphophone  Co.,  New  York.  Progressiveness 
and  the  use  of  the  most  efficient  methods  in 


NEW  PATHE  SUPPLEMENT 


Just  Issued  by  the  Pathe  Freres  Phonograph 
Co.  Is  Much  Appreciated  by  the  Trade 


Pathe  dealers  who  have  received  a  copy  of 
the  new  Pathe  supplement  for  October  have 


Included  in  the  October  list  are  four  splen- 
did recordings  by  Lucien  Muratore,  the  famous 
operatic  tenor  and  exclusive  Pathe  artist.  Other 
operatic  records  in  the  Pathe  list  include  selec- 
tions made  by  Leo  Slezak,  Grace  Hoffman,  Tau- 
rino  Parvis,  Celestina  Boninsegna  and  other 
well-known  artists. 

The  Joffre  March  is  one  of  the  novelty  fea- 
tures of  this  supplement  and  several  new  stand- 
ard English  ballads  are  sung  by  David  Bispham 
and  Paul  Althouse.  Other  interesting  records 
in  the  Pathe  list  for  October  include  a  piano, 
record  by  Rudolph  Ganz,  famous  pianist,  and 
there  are  the  usual  number  of  popular  hits  and 
instrumental  novelties. 

The  Pathe  Freres'  advertising  department  has 
requested  Pathe  dealers  to  make  any  sugges- 
tions that  may  add  to  the  value  of  the  present 
form  of  the  supplement,  but,  judging  from  the 
enthusiasm  of  the  Pathe  dealers,  the  new 
method  of  listing  Pathe  records  can  hardly  be 
improved  upon. 


Delivery  Equipment  of  the 

merchandising  have  been  important  factors  in 
the  steady  growth  of  the  company's  business. 

C.  D.  Newton,  owner  of  the  Fox  Co.,  is  an 
enthusiastic  believer  in  the  rendition  of  service 
to  the  store's  patrons,  and  in  the  accompanying 
illustration  a  portion  of  the  company's  sales 
and  delivery  organization  is  presented.  The 
value  of  prompt  deliveries  can  hardly  be  over- 
estimated, and  Mr.  Newton  has  devoted  a  con- 
siderable portion  of  his  time  to  the  perfection 
of  the  company's  shipping  and  delivery  facili- 
ties. That  he  has  achieved  results  is  indicated 
in  the  increased  sales  totals  that  feature  each 
month's  trial  balance. 


Fox  Co.  of  San  Antonio 

been  greatly  pleased  with  the  new  form  of 
supplement  which  has  just  been  inaugurated  by 
the  Pathe  Freres  advertising  department.  In 
its  present  shape  the  Pathe  supplement  each 
month  will  be  unusually  attractive,  the  records 
being  listed  in  a  way  that  cannot  fail  to  arouse 
favorable  comment  from  music  lovers. 

The  page  size  of  the  new  Pathe  supplement  is 
five  by  seven  inches,  and  this  size  allows  use  of 
clear-cut  illustrations  with  sufficient  text  and 
data.  The  typographical  effect  is  excellent  and, 
according  to  present  plans,  new  Pathe  records 
will  be  listed  in  a  way  that  will  combine  con- 
venience with  attractiveness. 


SHOW  ATTRACTIVE  LINE  OF  STANDS 

The  Kane  Mfg.  Co.,  Kane,  Pa.,  manufacturer 
of  Kane  instrument  stands,  has  completed  plans 
whereby"  it  will  be  able  to  supply  the  dealers 
throughout  the  country  with  these  stands  ef- 
ficiently and  promptly.  It  is  rather  interesting 
to  note  that  notwithstanding  the  general  in- 
crease in  the  price  of  almost  all  merchandise,  this 
company  has  so  perfected  its  manufacturing  fa- 
cilities that  it  is  offering  these  stands  to  the 
dealers  at  a  lower  price  than  last  year.  The 
stands  are  attractive  and  well  constructed,  and 
many  dealers  are  featuring  them  extensively  for 
the  fall  and  holiday  season. 


The  Spencer  Specialty  Co.,  Worcester,  Mass., 
has  been  incorporated  with  a  capital  stock  of 
$50,000  to  manufacture  metal  products  for  use 
in  musical  instruments,  etc.  The  directors  are 
Geo.  M.  Compton,  president;  Frank  Kilmer, 
treasurer,  and  Harry  W.  Goddard. 


Thirty  desirable  records.  You  may  not  have  all  of  these  aelecbons 
We  will  gladly  play  any  record  for  you. 


CROFT 


ORDER  NOW.    Anticipate  your  winter  requirements. 
Get  the  Record  Envelopes  Bearing  New  Lists  of  Patriotic  Airs  and  Songs 

Record  Delivery  Envelopes  Long  Cabinets 

Record  Stock  Envelopes  Bagshaw  Needles 

Perfection  Record  Holders  Peerless  Locking  Plates 

Catalog  Supplement  Envelopes 

Write  for  samples  and  prices 

CLEMENT  BEECROFT,  309  W.  Susquehanna  Avenue,  PHILADELPHIA 
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A  tremendous  shortage  of  machines,  which  in 
all  probability  will  become  unprecedented  dur- 
ing the  next  few  months,  is  the  most  noteworthy 
feature  of  the  talking  machine  business  in  local 
circles.  Since  the  first  of  June  the  manufac- 
turers and  the  jobbers  have  constantly  advised 
the  dealers  to  place  their  fall  and  holiday  orders 
well  in  advance  of  actual  requirements.  A  con- 
siderable percentage  of  the  retail  dealers  fol- 
lowed this  advice,  and  through  reasonable  fore- 
sight have  placed  themselves  in  a  strong  posi- 
tion for  the  holiday  business.  Those  dealers 
who  had  no  faith  in  the  business  situation,  and 
delayed  placing  their  orders  until  the  last  min- 
ute, will  probably  be  unable  to  handle  the  re- 
quirements of  their  patrons. 

Shortage  Influenced  by  Unusual  Conditions 

The  shortage  this  year  will  be  influenced  by 
several  important  conditions  wjiich  had  com- 
paratively very  little  bearing  on  the  situation 
last  year.  While  it  is  true  that  the  demand  this 
season  will  undoubtedly  eclipse  that  of  any  pre- 
vious year,  the  scarcity  of  product  will  be  accen- 
tuated by  the  unsettled  conditions  in  the  labor 
world,  and  the  tremendous  shortage  of  raw 
material.  All  of  these  factors  have  combined  to 
make  this  fall  an  uncertain  season  for  those 
dealers  who  ordered  from  "hand  to  mouth,"  and' 
neglected  to  follow  the  sound  advice  of  the 
manufacturers,  jobbers  and  prominent  dealers.  - 
Status  of  the  Record  Situation 

The  record  situation  is  more  encouraging,  but 
there  is  also  a  shortage  of  records,  particularly 
patriotic  and  popular  numbers  of  a  patriotic 
theme.  All  of  the  factories  are  turning  out  more 
records  than  ever  before,  but  it  is  safe  to  say 
that  there  will  be  a  scarcity  of  records  this  fall 
considerably  greater  than  last  year. 

Fall  Business  to  Date  Satisfactory 

September  business  has  opened  up  very  satis- 
factorily, and  the  retail  trade  as  a  whole  is  well 
pleased  with  the  outlook  for  the  next  few 
months.  Here  and  there  a  dealer  states  that  his 
business  shows  a  slight  falling  off  when  com- 
pared with  last  year,  but  this  condition  is  clue  to 
peculiar  local  circumstances,  which  have  influ- 
enced sales  in  certain  localities,  but  which  do  not 
constitute  a  criterion  for  local  business. 
A  Group  of  Successful  Columbia  Men 

We  take  pleasure  in  presenting  a  group  photo- 
graph of  some  of  the  "live  wire"  members  of 
the  sales  staff  of  the  local  branch  of  the  Colum- 
bia Graphophone  Co.  The  Columbia  Co.'s  busi- 
ness in  New  York  territory  has  shown  a  phe- 
nomenal increase  the  past  year,  and  this  increase 


A  Columbia  Sales  Sextette 

may  be  attributed  in  a  considerable  measure  to 
the  aggressiveness  and  throughly  up-to-date 
methods  of  the  local  sales  force.  Reading  from 
left  to  right  the  Columbia  men  in  this  picture 
are  as  follows:  H.  L.  Tuers,  L.  J.  Matthews, 
W.  I.  Brunner,  R.  R.  Wilson,  R.  F.  Bolton,  dis- 
trict manager;  W.  T.  Britton.  At  the  time  this 
photograph  was  taken  Lambert  Friedl,  local 
manager,  was  busily  engaged  in  a  discussion  of 
timely  matters  with  a  local  Columbia  dealer. 
A  Visitor  from  Cleveland 
Miss  Doris  Crow,  manager  of  the  Victor  de- 
partment of  the  May  Co.,  Cleveland,  O.,  was  a 
recent  visitor  to  the  offices  of  the  New  York 
Talking  Machine  Co.,  Victor  distributor.  Miss 
Crow's  department  is  one  of  the  finest  in  Ohio 
and  the  sales  totals  each  year  have  shown  an 


encouraging  increase.  Miss  Crow  visited  sev- 
eral of  the  leading  members  of  the  local  Victor 
trade  in  order  to  gain  new  ideas  regarding  sys- 
tems, etc.,  for  the  coming  season. 

Excellent  Edison  Business 
"One  of  the  most  noteworthy  features  of  our 
business  the  past  month  has  been  the  interest 
aroused  by  the  Army  and  Navy  Model  of  the 
Edison  Diamond  Disc  phonograph,"  said  George 
L.  Babson,  general  manager  of  the  Phonograph 
Corporation  of  Manhattan,  473  Fifth  avenue, 
New  York.  "One  of  these  instruments  accom- 
panied the  Twenty-second -Engineers  when  they 
left  for  camp;  the  Seventh  Regiment  also  took 
an  Army  and  Navy  Model  with  them,  and  one 
of  these  instruments  will  be  auctioned  off  Sunday 
evening  at  the  Hippodrome  by  Raymond  Hitch- 
cock.    General  business  conditions  have  been 


very  satisfactory,  and  I  believe  that  this  fall 
will  be  one  of  the  most  prosperous  seasons  the 
dealers  have  ever  experienced.  It  would  not 
surprise  me  if  those  dealers  who  have  held  back 
awaiting  developments  will  be  agreeably  sur- 
prised to  find  that  they  will  be  obliged  to  place 
larger  orders  than  ever  before." 

August  Showed  a  40  Per  Cent.  Increase 
"We  closed  the  month  of  August  with  an 
increase  of  40  per  cent,  over  last  year  and,  con- 
sidering general  conditions,  we  feel  that  this 
showing  gives  good  ground  for  optimism,"  said 
Lambert  Friedl,  manager  of  the  local  branch  of 
the  Columbia  Graphophone  Co.  "We  have  been 
handicapped  somewhat  by  a  shortage  of  product, 
but  we  are  making  every  effort  to  meet  the  de- 
mands of  our  dealers.  Record  business  is  ex- 
(Continued  on  page  78) 


The  Pathe  Sapphire  Ball 

Above  Is  a  representation 
of  the  Pathe  Sapphire  Ball 
greatly  enlarged  by  means  of 
a  magnifying  glass. 


To  Phonograph  Dealers  in  the 
New  York  Metropolitan  District 

WE  are  in  the  unusual  position  of  being  able  to  offer 
unlimited  service  to  phonograph  dealers  in  New  York 
and  vicinity.  Whether  you  are  now  carrying  the  Pathe  line 
or  whether  you  are  among  the  big  number  of  dealers  who 
are  at  present  considering  taking  on  this  profitable  proposi- 
tion, you  need  to  take  into  consideration  these  points  about 
this  famous  line  of  phonographs  and  records : 

Its  extreme  salability. 

Its  exclusive  selling  features. 

Its  business-building  power,  through  the  famous  Pathe  Records. 
Its  unusually  good  profits. 


Write  us 


to-day  for  full  information  in  regard  lo  the  Pathe  proposition 


PATHEPHONE  DISTRIBUTORS  CO. 

Distributors  for  Pathephones  and  Pathe  European  and  American  Double  Disc  Record* 

95  Southern  Boulevard  New  York  City --Bronx 
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Largest  Stock  In  The 
Two  Largest  Cities 


= Quick  Services 

THETWO  Exclusive  Wholesalers 

\f  NewTfork 
Talking  Machined 

in       110W40*hSt.llll  IIP 


Chicago 
Talking  Machine® 

12  N.  Michigan  Ave. 


REINCKE- ELLIS  CO. CM. 
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VAN  VEEN  "BED -SET"  BOOTHS 


Increase  Your  Record  Sales 


Write  for  a  copy  of  our 
NEW  CATALOG 

Van  Veen  "Bed  -  Set"  Sectional 
Booths  can  be  erected  as  easily 
as  a  bed  (no  skilled  labor  re- 
quired). Booths  shipped  on  short 
notice  anywhere.  Room  sizes  any 
multiple  of  3  feet.  High  grade 
finish,  will  match  your  sample  if 
desired.  Sound-proof  construc- 
tion. We  design  and  build  com- 
plete interiors.  We  also  build 
record  racks,  which  are  described 
in  our  new  catalog, 


Prepare  for  a  Machine  Shortage 
by  Developing  Record  Sales 


Demonstration  Booths  Mean 
Additional  Record  Business 


THE  accompanying  Van 
*■  Veen  interior  was  installed 
in  the  warerooms  of  the  Herbert 
&  Huesgen  Co.,  18  East  42nd 
Sheet,  New  York. 

The  interior  was  designed  to 
match  the  specifications  and 
plans  of  a  well-known  architect. 
Note  the  use  of  settees  which 
allow  for  increased  floor  space. 


Van  Veen  Booths  Will  Pay  for 
Themselves  by  Increasing 
Your  Record  Sales 


ARTHUR  L.  VAN  VEEN  &  CO.,  Marbridge  Bldg.,  47  West  34th  St.,  New  York 


THE  TRADE  IN  NEW  YORK  CITY 

(Continued  from  page  75) 

cellent,  but  we  are  making  preparations  to 
anticipate  a  shortage  of  all  types  of  records." 
Burning  the  Midnight  Oil 
Local  Victor  distributors  are  working  day  and 
night  to  co-operate  with  their  dealers  in  the 
rendition  of  maximum  service  this  season.  They 
all  realize  that  there  will  be  an  unusual  scarcity 
of  machines  and  records  this  fall,  and  they  are 
leaving  nothing  undone  to  give  their  dealers 
every  assistance  at  their  command.  It  is  not 
unusual  to  visit  any  of  the  following  Victor  job- 
bers and  find  the  lights  burning  well  after  10 


o'clock  every  evening:  Blackman  Talking  Ma- 
chine Co.,  Silas  E.  Pearsall  Co.,  C.  Bruno  & 
Son,  Inc.,  G.  T.  Williams  Co.,  and  others. 
Inaugurate  Concert  Season 
The  1917  fall  season  of  the  auditorium  of  the 
Edison  Shop  was  inaugurated  on  September  12, 
and  a  well-selected  program  was  received  with 
enthusiastic  approbation.  Beginning  next  month 
it  is  planned  to  present  famous  artists  record- 
ing for  the  Edison  Diamond  Disc  library,  who 
will  be  featured  in  Re-creation  comparison  con- 
certs, which  will  follow  the  lines .  of  the  con- 
certs given  last  year  throughout  the  country 
with  such  remarkable  success.  Raymond  Dun- 
can, of  the  Edison  Shop,  states  that  there  has 


'The  House  of  Service"  Again  Proves  Its  Superior  Service 


Punch  through  circle  with  thumb  nail. 

®  CD  ®  ® 

Victor 

Tungs-tone 

Full  Tone 

Send  Us 

Your  Needle  Orders 

We  can  make  immediate 
delivery  on 

Brilliantone  Steel,  Loud  and  Extra  Loud  (100  in  package) 
Victor  Fibre,  Victor  Tungs-Tone 

We  will  accept  orders  to  be  delivered  within  four  weeks. 


Half  Tone  Needles 

Packed  100  in  Envelopes.  200  in  Tin  Boxes 


WE 
SPECIALIZE 
IN 


Loud  Needles 

Packed  200  in  Envelopes,  200  in  Tin  Boxes 

VICTOR 

T?r»D  TT  Tr1  NT  needle  situation  is  such  today  that  we  advise  every 

rUKh-lUJN       dealer  to  anticipate  their  wants  for  several  months  to 
RECORDS       come,  and  order  today,  thereby  protecting  themselves 
/.       „  -  .  against  future  advances  in  prices  which  are  sure  to  come, 

(in  all  Languages) 


VICTOR  DEALERS 

Cut  this  out  and  mail  to  us  now. 

Name  .  

Street    :„.-,■ 

City  

State   

f  We  will  help  you  increase  Record 
Salts 


been  an  unusual  activity  in  the  demand  for  art 
models,  several  important  sales  having  been 
closed  this  month.  One  of  the  mechanical  fea- 
tures of  the  Edison  Diamond  Disc  phonograph 
which  is  attracting  unusual  attention  is  the  elec- 
tric automatic  stop  that  is  part  of  the  equip- 
ment of  all  models  retailing  at  $250  and  upwards. 
A  Live  Wire  Pathe  Dealer 
One  of  the  most  successful  Pathe  dealers  in 
this  city  is  S.  L.  Goldstein,  1553  Third  avenue, 


S.  L.  GOLDSTEIN 

PHONOGRAPHS  AND  RECORDS 


Store  of  a  Successful  Pathe  Dealer 

New  York,  who  handles  the  Pathe  line  exclu- 
sively. In  order  to  take  care  of  fall  business, 
which  has  already  started  actively,  Mr.  Gold- 
stein has  erected  three  additional  booths  which 
have  been  artistically  decorated  and  furnished. 
The  front  of  the  store  has  also  been  made  more 
attractive  by  the  use  of  a  large  electric  sign, 
prominent  on  which  is  the  famous  Pathe  rooster. 
Will  Handle  Sonora  Line 

Hardman,  Peck  &  Co.,  453  Fifth  avenue,  New 
York,  one  of  the  most  prominent  high-grade 
piano  concerns,  has  made  arrangements  to 
handle  the  complete  Sonora  line  in  its  hand- 
somely furnished  talking  machine  department. 
This  company;  is  well  known  from  coast  to, 
coast,  and  in  adding  the  Sonora  line  it  is  paying 
a  well-deserved  tribute  to  the  prestige  of  these 
instruments. 

Preparing  for  Fall  Trade 

The  Pathephone  Distributors  Co.,  95  South- 
ern boulevard,  New  York,  Pathe  distributors, 
is  making  preparations  for  a  big  fall  business. 
They  have  placed  very  large  orders  with  the 
factory  for  Pathephones  and  Pathe  discs,  but 
judging  from  the  demands  of  the  local  Pathe 
dealers,  this  stock  will  be  none  too  large  to 
adequately  handle  the  requirements  of  the  local 
Pathe  dealers  this  fall. 
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DETROIT  MERCHANTS  OPTIMISTIC  OVER  FALL  OUTLOOK 

Talking  Machine  Exhibits  at  Michigan  State  Fair — Porter  in  Charge  of  Records  at  Grinnell's — De- 
troit Association  to  Resume  Meetings  This  Month — Harry  Rupp  Resigns — News  of  Month 


Detroit,  Mich.,  September  10. — There  is  very- 
little  new  or  startling  in  local  talking  machine 
circles,  aside  from  a  change  at  one  of  our  lead- 
ing stores.  As  far  as  business  conditions  are 
concerned,  they  are  extremely  healthy  and 
slightly  above  normal.  In  fact,  summer  busi- 
ness has  been  extremely  good  considering  all 
the  obstacles,  that  have  come  up  to  retard  busi- 
ness. All  merchants  are  very  optimistic,  and 
from  the  way  they  are  ordering  merchandise 
and  planning  advertising  campaigns  they  have 
every  faith  in  fall. 

Harry  Rupp,  after  thirteen  years  with  Grinnell 
Bros,  in  the  talking  machine  department,  most 
of  the  time  as  manager  of  the  retail  division, 
resigned  on  August  1.  No  new  connection  has 
yet  been  announced  by  Mr.  Rupp. 

H.  W.  Porter,  formerly  with  the  J.  W.  Greene 
store  in  Toledo,  is  now  in  charge  of  the  record 
department  at  Grinnell  Bros,  retail  store,  and 
one  of  the  things  he  is  particularly  attentive  to 
is  "approvals."  He  is  going  to  stick  to  no  set 
rules,  and  yet  establish  a  general  approval  sys- 
tem, which  he  feels  certain  will  bring  good  re- 
sults. 

C.  H.  Grinnell,  manager  of  the  wholesale  de- 
partment of  Grinnell  Bros,  (jobbers  of  Victor 
goods  in  Michigan),  reports  excellent  trade,  with 
more  orders  than  ever  on  the  books  at  this  sea- 
son of  the  year. 

Dealers  say  there  has  been  a  tendency  for 
quality  goods,  high-priced  machines,  and  the 
better  grade  of  records  during  the  past  thirty 
days.  While  collections  are  being  watched  very 
carefully,  there  has  been  considerable  cash  busi- 
ness. 

Grinnell  Bros,  exhibited  Victrola  goods  at  the 
Michigan  State  Fair  at  Detroit,  September  1  to 
10.  J.  Henry  Ling  exhibited  Columbia  Grafo- 
nolas,  while  Clough  &  Warren  exhibited  their 
Manophone  products.     In  connection  with  the 


latter  it  was  the  first  public  display  of  their 
new  $175  models. 

Wallace  Brown,  Brunswick  dealer,  this  city, 
is  going  hard  after  business  for  fall,  judging 
from  his  extensive  campaign  in  the  newspapers 
and  billboards.  He  uses  the  slogan  "all  phono- 
graphs in  one  and  you  go  to  Wallace  Brown." 

Max  Strasburg,  Victor  dealer,  has  been  spend- 
ing considerable  of  his  time  this  summer  golf- 
ing at  the  local  links,  giving  up  an  extensive 
vacation,  such  as  he  has  taken  in  other  years. 
Mr.  Strasburg  says  business  was  dull  in  July 
and  early  part  of  August,  but  that  it  picked  up 
wonderfully  about  the  15th  of  last  month,  and 
has  continued  fine  ever  since. 

Sam  Lind,  Columbia  manager  of  the  wholesale 
branch  at  401  Woodward  avenue,  this  city,  says: 
"We  never  did  such  a  big  fall  business,  and  we 


are  all  extremely  busy  filling  orders,  and  work- 
ing out  the  right  assortment  of  merchandise  for 
each  dealer.  We  haven't  a  thing  to  talk  about 
except  to  say  that  business  is  great,  and  that 
everything  here  is  running  along  smoothly.  All 
our  dealers  are  prosperous  and  doing  well." 

The  Detroit  Talking  Machine  Dealers'  Asso- 
ciation will  probably  resume  its  regular  meet- 
ings some  time  in  September,  continuing  them 
throughout  the  fall  and  winter  months. 

R.  B.  Ailing,  manager  of  the  Edison  Shop, 
this  city,  spent  a  great  part  of  August  on  a  fish- 
ing trip  along  the  Au  Sable  River  in  the  north- 
ern part  of  Michigan. 

Ed  Andrew,  manager  of  the  J.  L.  Hudson 
Victrola  department,  toured  with  his  "dad"  dur- 
ing August,  spending  several  weeks  along  the 
west  coast  of  Michigan. 

With  vacation  season  over  and  people  return- 
ing from  the  summer  resorts,  dealers  feel  cer- 
tain that  September  will  be  a  gala  month  for 
both  record  and  machine  sales. 


JOINS  THE  TRAVELING  STAFF 

F.  S.  Stewart  Now  With  the  New  York  Talking 
Machine  Co. — To  Cover  New  England  Trade 


Fred  S.  Stewart,  formerly  connected  with  Jo- 
seph W.  Stern  &  Co.,  well-known  music  pub- 
lishers, has  been  appointed  a  member  of  the 
traveling  staff  of  the  New  York  Talking  Ma- 
chine Co.,  Victor  distributors.  Mr.  Stewart  will 
devote  his  time  to  visiting  the  dealers  in  New 
England  territory. 

Judging  from  his  past  experience,  Mr.  Stewart 
is  ideally  qualified  for  his  new  post,  as  he  has 
been  trained  and  reared  in  a  musical  atmosphere 
all  his  life.  He  is  a  son  of  S.  S.  Stewart,  the 
famous  banjo  manufacturer,  and  after  graduat- 
ing from  college  he  spent  several  years  with 
the  firm  of  Stewart  &  Bauer,  which  manufac- 
tured the  S.  S.  Stewart  instruments  subsequent 
;o  the  death  of  Mr.  Stewart. 

He  later  became  associated  with  Joseph  W. 
Stern  &  Co.,  and  spent  sixteen  years  with  this 


prominent  house,  visiting  music  dealers  through- 
out the  country  and  co-operating  with  them 
along  practical  and  result-productive  lines.  ■  He 
is  therefore  thoroughly  conversant  with  the 
problems  which  confront  the  average  dealer,  and 
he  has  a  host  of  friends  among  the  retail  mer- 
chants whose  esteem  and  confidence  he  has 
gained  in  his  travels. 


J.  RAYMOND  BILL  TAKES  A  BRIDE 

Associate  Editor  of  The  Talking  Machine  World 
Married  to  Miss  Esther  Kelly,  of  Milwaukee 


The  announcement  is  made  this  week  of  the 
marriage  of  J.  Raymond  Bill,  associate  editor  of 
The  Talking  Machine  World  and  son  of  Mrs. 
Caroline  L.  Bill,  president  of  Edward  Lyman 
Bill,  Inc.,  to  Miss  Esther  Kelly  at  the  home  of 
Miss  Kelly's  mother  in  Milwaukee  on  September 
1.  Mr.  and  Mrs.  Bill  are  at  present  on  a  honey- 
moon trip  in  Canada  and  will  be  at  home  in  New 
Rochelle,  N.  Y.,  after  December  1. 

HIS 


SECTION  OF  OUR  RECORD  DEPARTMENT 


GRINNELL  BROS. 

DETROIT,  MICHIGAN 

Gentlemen: — 

Please  send  me  regularly  your  advance 
list  of  best  selling  Records. 


Name 
Address 


Vast  Stock 

of  Records 

—And  Service  That  Makes  This  Stock  of 
Greatest  Value  and  Advantage  to  You 

Assistance  in  Selection,  through  furnishing  advance  list  regu- 
larly showing  the  numbers  our  Record  committee  designate 
the  big  sellers  for  the  coming  month. 

Care — another  feature  of  our  service.  Your  order  is  filled  prop- 
erly, and  all  your  instructions  carefully  followed. 

Promptness — every  effort  is  made  to  fill  your  order  same  day 
as  received.  It  is  our  aim  to  aid  you  to  better  serve  those 
whose  patronage  you  seek — to  increase  your  business. 

Try  Us  On  Your 
Next  Order 

To  make  use  of  the  accompanying 
coupon  will  not  obligate  you  in  the 
least — and  you'll  find  the  informa- 
tion of  definite  value. 


|   Grinnell  Bros 

m  Wholesale  Distributors,  Victrolas  and  Records 

1    First  and  State  Streets  DETROIT 
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D„ _ „  _  „  _  for  a  big  Fall  S 
flf^pcll^  record  demand  « 

I 


Thousands  of  Victrola 
their  libraries  now. 


owners  will  increase 


Make  sure 
shelves  their 
records. 


that  you 
call  for 


Fibre  needles  are  more  in  demand 
than  ever.  Not  because  of  the  short- 
age of  steel  needles  alone,  but  prin- 
cipally on  account  of  the  many  advan- 
tages of  Fibre  needles  over  other 
needles.  Fibre  needles  do  not  wear  the 
records ;  they  are  semi-permanent, 
you  can  play  a  number  of  records 
without  repointing  needles;  the 
Fibre  needle  produces  a  tone  that  is 


can  supply  from  your 
standard  and  popular 


most  pleasing  and  correct  for  all  oc- 
casions, loud,  medium  and  soft. 

Dealers  should  push  the  sale  of  Fibre 
needles.  Our  large  stocks  enable  us 
to  make  immediate  shipments. 

Every  Victrola  buyer  should  have  a 
Fibre  Needle  Cutter.  The  purchase 
of  an  L.  &  H.  Fibre  Needle  Cutter  is  a 
big  economy.    Ask  for  prices. 
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FROM  OUR 


E.  P.  VAN  HARLINGEN,  Manager 

H.  SCOTT  K1NGWILL,  Ass't.  Mgr 


CHICAGO 


HEADQUARTERS 

World  Office 
Republic  Bldg.,  209  South  State  St.,  Chicago 
Telephone:  Wabash  5774 


Chicago,  III.,  September  10. — The  only  draw- 
back regarding  business  for  the  past  month,  from 
the  viewpoint  of  the  jobbers,  was  the  increasing 
shortage  of  machines.  The  demand  was  re- 
markable, and  revealed  the  fact  that  dealers 
generally  in  the  Middle  West  have  not  been 
able  to  accumulate  even  the  usual  amount  of 
stock,  indicating  a  decidedly  active  summer  busi- 
ness in  most  sections.  In  point  of  orders,  busi- 
ness has  been  greater  than  ever,  but  the  month 
generally,  from  the  wholesale  viewpoint,  has 
just  about  made  an  even  break  with  last  year  in 
the  volume  of  goods  actually  shipped. 

Local  retail  business,  which  has  been  very  fair 
indeed,  showed  a  distinct  picking  up  the  latter 
part  of  August  and  the  first  week  in  September. 
The  summer  trade  has  been  good,  especially 
considering  the  war  excitement,  and  the  August 
record,  together  with  the  increased  activity  now 
apparent,  convinces  the  trade  that  a  fall  business 
of  really  excellent  proportions  is  at  hand. 
Establishes  Chain  of  Stores 

The  Davis  Phonograph  Co.,  which  a  few 
months  ago  took  over  the  store  at  the  corner 
of  State  and  Monroe  streets,  formerly  conducted 
by  the  late  A.  J.  O'Neill  and  his  sons,  discon- 
tinued it  September  1  and  will  instead,  according 
to  A.  M.  Davis,  the  general  manager,  open  a 
chain  of  retail  establishments  in  the  city  under 
the  name  of  the  Davis  Music  Stores,  carrying 
in  all  of  them  a  complete  line  of  Columbia 
graphophones  and  records.  The  headquarters 
store  has  already  been  established  at  433  South 
Wabash  avenue  in  the  Auditorium  Building.  On 
October  1  they  will  have  also  secured  the  store 
at  IS  East  Adams  street  on  the  ground  floor  of 
the  Republic  Building,  the  corner  of  the  alley 
where  the  old  Pathephone  Shop  and  later  the 
Vollmer  Piano  Co.  were  located,  and  a  third 
store  at  23  West  Randolph  street.  It  is  intended 
to  open  at  least  three  more  stores  in  the  outly- 
ing districts  of  the  city,  according  to  Mr.  Davis. 
While  the  new  stores  will  be  fundamentally  talk- 
ing machine  establishments,  it  is  the  intention  to 
also  handle  a  line  of  small  goods,  such  as 
ukuleles,  mandolins,  strings,  etc.,  and  ultimately 
as  the  plans  develop  there  is  a  possibility  of  add- 
ing a  line  of  pianos  and  players. 

The  Davis  Phonograph  Co.  is  a  corporation 
affiliated  with  the  Central  Distributing  House  at 
Sixty-first  and  May  streets,  and  it  is  possible, 


according  to  Mr.  Davis,  that  they  may  either 
ultimately  assemble  pianos  there  or  purchase 
instruments  from  manufacturers.  Mr.  Davis  will 
have  as  his  assistants  in  the  management  of  the 
retail  stores  C.  M.  Rickoff  and  J.  S.  Katz. 
Markets  New  Accessory 

F.  D..  Hall,  president  of  the  B.  &  H.  Fibre 
Mfg.  Co.,  who  manufacture  the  well-known  B. 
&  H.  Fibre  Needle,  announces  that  the  new 
fibre  needle  repointer  which  he  has  been  experi- 
menting with  for  some  time  past  will  be-  ready 
for  the  trade  within  a  few  weeks.  But  Mr.  Hall 
strenuously  objects  to  the  use  of  the  term  "re- 
pointer"  or  "cutter"  as  applied  to  his  new 
product.  He  has  patented  the  device  under  the 
name  "B.  &  H.  Fibre  Needle  Reproducer,"  and 
insists  that  this  is  the  correct  name  for  it. 

The  "Reproducer"  is  an  ingenious  little  inven- 
tion designed  to  repoint  fibre  needles  without 
splitting  the  cortex,  and  put  the  needle  back  in 
as  perfect  condition  as  it  was  before  being  used. 
The  "Reproducer"  will  be  finished  in  nickel  or 
gold,  to  match  the  trimmings  of  the  various  ma- 
chines, and  will  come  in  a  little  leatherette  box 
which  can  be  easily  mounted  upon  the  top  of  a 
talking  machine.  The  device  presents  a  highly 
attractive  appearance  and  has  been  manufactured 
from  the  highest  quality  materials  available.  It 
will  undoubtedly  prove  itself  a  valuable  acces- 
sory to  any  machine.  Those  who  have  already 
had  an  opportunity  of  examining  the  model 
which  Mr.  Hall  now  has  upon  his  desk  have 
spoken  very  highly  of  it.  Mr.  Hall  expects  the 
first  instalment  of  the  "Reproducers"  from  his 
manufacturer  within  two  weeks. 

A.  D.  Geissler  a  Visitor 

A.  D.  Geissler,  president  of  both  the  New 
York  and  the  Chicago  Talking  Machine  Cos., 
was  a  visitor  the  past  week  attending  a  directors' 
meeting  of  the  Chicago  organization.  Mr. 
Geissler  expressed  himself  as  extremely  satis- 
fied with  the  smooth  manner  in  which  the  affairs 
of  the  Chicago  Talking  Machine  Co.  are  being 
conducted  and  the  wonderful  spirit  of  enthusi- 
asm pervading  the  entire  force. 

"I  am  especially  interested  in  noticing  the  re- 
markable manner  in  which  the  Western  dealers 
are  pushing  their  record  sales,"  said  Mr.  Geiss- 
ler; "they  seem  to  appreciate  the  trade  possi- 
bilities in  this  end  of  the  business  even  more 
than  the  Eastern  trade.     This  has  been,  in  a 


measure  of  course,  the  result  of  a  steady  cam- 
paign of  education  by  the  Western  distributors 
who  themselves  are  particularly  alive  in  this  re- 
spect." 

Mr.  Geissler  spent  some  time  golfing  with  his 
friends  at  the  Edgemore  Country  Club  and  was 
very  enthusiastic  regarding  the  advantages  of 
Chicago  as  a  summer  resort. 

Roy  J.  Keith,  vice-president  of  both  com- 
panies, was  also  here  attending  the  directors' 
meeting  and  spent  several  days  with  his  parents 
in  this  city. 

New  Chicago  Firm 

The  Violaphone  Talking  Machine  Co.  has  ap- 
plied for  a  charter  as  an  Illinois  corporation. 
The  concern  will  be  headed  by  H.  M.  Newell, 
W.  J.  Hancock  and  E.  C.  Clay.  The  company 
is  now  producing  three  models  of  the  Viola- 
phone  which  retail  at  $117,  $93.50  and  $73.50.  It 
also  has  three  styles  under  the  Mendelssohn 
name  which  retail  at  $59.50,  $49.50  and  $39.50. 

The  Newell-Hancock  Sales  Co.,  which  is  asso- 
ciated with  the  Violaphone  Co.,  announces  that 
it  has  been  appointed  as  the  Central  States  dis- 
tributors for  the  "Gennett"  records,  which  will 
be  placed  on  the  market  September  1  by  the 
Starr  Piano  Co.  of  Richmond,  Ind. 

The  firm's  offices  are  in  the  Consumers  Build- 
ing at  220  South  State  street. 

Gets  Important  Retail  Position 

R.  B.  Corcoran,  who  has  been  for  several 
months  past  city  wholesale  salesman  for  Lyon 
&  Healy,  has  been  placed  in  charge  of  the  re- 
tail record  department,  a  position  formerly  held 
by  William  H.  Nolan,  who  resigned  a  couple  of 
months  ago  to  accept  a  position  with  the  New 
York  Talking  Machine  Co.  Mr.  Corcoran  is 
admirably  adapted  for  his  new  position  and  be- 
fore joining  Lyon  &  Healy  was  for  two  years  in 
charge  of  the  retail  record  department  of  the 
Geo.  P.  Bent  Co. 

New  Lyon  &  Healy  Travelers 

Harry  Meyrick,  who  recently  joined  the 
wholesale  sales  force  of  Lyon  &  Healy,  has 
been  given  Wisconsin  as  his  territory,  succeed- 
ing Walter  Roach,  who  enlisted  several  months 
ago  in  the  naval  reserves  and  who  is  still  sta- 
tioned at  the  encampment  in  Grant  Park. 

Howard  G.  Seldomridge  is  now  covering  Illi- 
nois, succeeding  H.  R.  Smith,  who  is  in  the  radio 
(Continued  on  page  83) 
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"The  Wade 
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Fibre  Needle  Cutter 


■    The  Wade 


Fibre 

Needle 

Cutter  No.  1 
Price  $1.50 


WADE  Fibre  Needle  Cutters  stand 
supreme  in  their  field.  They  have 
been  longest  established  and  represent 
the  acme  of  quality  and  durability. 

Dealers  handle  the  WADE  because 
they  know  it  is  not  an  experiment.  Actual 
results  have  proven  that  the  satisfaction 
which  goes  with  every  cutter  comes  back 
to  them  in  other  sales. 

Sold  Thru  Jobbers  Only 


^'  Needle 

Cutter  No.  2 


Price  $2.00 


WADE  &  WADE,    3807  Lake  Park  Ave.,  Chicago, 
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DEALERS!  ORDER  NOW! 

BE  PROTECTED  FOR  YOUR 
HOLIDAY  REQUIREMENTS 


Now  is  the  time  to  place  your  orders  for  delivery  during  the  fall 
months.  Shipments  will  be  heavy  this  fall  and  dealers  who  order 
now  will  assure  themselves  of  having  talking  machines  in  stock 
when  the  big  selling  season  comes  around. 

Investigate  now !  Get  our  complete  proposition.  Let  us  con- 
vince you  that  the  MANDEL  is  the  logical  talking  machine  for 
you  to  handle.  Even  if  you  are  already  selling  phonographs  of 
another  make,  the  Mandel  can  be  added  to  your  present  line 
with  added  profit  to  you. 

Over  Two  Thousand  Dealers 

realized  the  enormous  sales  possibilities  of  the  Mandel  phono- 
graph and  are  cashing  in  on  the  livest  proposition  ever  presented. 
Who  can  question  the  verdict  of  this  army — 2,000  strong — who 
have  placed  their  stamp  of  approval  on  the  MANDEL  ?  A  high- 
grade  phonograph,  selling  at  a  low  price,  giving  the  dealer  a  big 
margin  of  profit,  insuring  everlasting  satisfaction  to  the  ultimate 
purchaser — these  facts  prove  why  the  Mandel  phonograph  has 
forged  its  way  to  the  front  rank  in  the  talking  machine  industry. 

Built  By  One  Manufacturer 

The  Mandel  machine  is  Mandel  made.  Every  part  is  manufac- 
tured by  us — not  merely  assembled.  Every  single  part  is  produced 
under  our  own  supervision  by  experts  in  the  art  of  phonograph 
construction. 

The  Mandel  phonograph  embodies  everything  that  represents  real 
talking  machine  value — cabinets  of  supreme  elegance,  motors  of 
wonderful  efficiency,  tone  arms  and  reproducers  that  are  scien- 
tifically correct.  As  manufacturers  we  guarantee  every  Mandel 
phonograph  to  give  satisfaction. 

There  is  no  divided  responsibility  in  the  manufacture  of  the 
Mandel  phonograph.    We  make  it — we  guarantee  it. 


Model  No.  3 
$100 

This  model  stands  49)4  inches  high  on  casters,  is  24  inches 
deep  and  23  inches  wide,  finished  in  genuine  Mahogany  or 
genuine  Quarter  Sawed  Oak. 


Read  What  One  Prominent  Dealer  Says : 

We  made  a  thorough  investigation  of  the  various  phonograph  propositions  that  were  submitted 
to  us  when  we  decided  to  put  in  a  line,  investigating  a  number  of  samples  that  were  sent  to  us  and 
making  a  trip  to  Chicago  seeking  information  on  them. 

We  decided  on  the  Mandel  machine  because  we  believe  it  is  the  best  value  for  the  money  in 
the  market.  We  made  a  thorough  investigation  of  their  plant  and  saw  the  product  being  produced 
in  every  detail  and  are  convinced  that  they  are  putting  the  right  material  into  their  machines  and 
that  they  are  built  for  continuous  service.  Their  cases  are  beautifully  finished  and  very  attractive 
in  design.  . 

Their  motors  are  excellently  constructed  and  we  are  confident  that  they  will  stand  up  under 
severe  use  and  require  the  least  amount  of  adjustment  and  repairs.  Their  reproducer  is  good  and 
the  fact  that  their  machines  play  any  record  is  a  splendid  selling  point. 

We  have  sold  a  number  of  machines  since  we  put  the  line  in  and  they  are  all  giving  good  satis- 
faction and  we  are  thoroughly  satisfied  with  our  decision  in  the  matter.    NAME  ON  REQUEST. 

Mandel  Manufacturing  Co.,  inc. 

General  Offices  : 

501-511  S.  LAFLIN  STREET  N.w  YoA  Dl.pl.y  Room., 

CHICAGO,  ILL.  41  UNION  SQUARE 
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division  of  the  navy  and  at  present  is  stationed 
at  Philadelphia. 

Thomas  Chadwick,  who  has  been  connected 
with  the  retail  department,  has  been  made  city 
wholesale  representative,  succeeding  Mr.  Cor- 
coran, who  has  been  given  charge  of  the  retail 
record  department. 

Sees  Better  Supply  Conditions 

L.  C.  Wiswell,  manager  of  the  talking  ma- 
chine department  of  Lyon  &  Healy,  returned 
this  week  from  a  visit  to  the  Victor  factory. 
"While  it  is  true  that  the  delivery  of  goods  to 
Western  distributors  has  been  so  slow  as  to 
make  the  conditions  exceedingly  serious  of  late, 
there  is,  I  am  convinced,  assurance  of  relief  in 
the  situation  in  the  very  near  future,"  said  Mr. 
Wiswell.  "For  several  weeks  past  the  company 
has  been  compelled  to  concentrate  to  some  ex- 
tent on  shipments  West  of  the  Mississippi  River 
and  to  the  Coast  in  order  to  anticipate  the  great 
possibility  of  a  freight  congestion  which  would 
probably  make  deliveries  to  that  territory  in 
time  for  the  fall  trade  impossible  later  on.  Now, 
however,  the  Middle  West  is  promised  prompt 
attention  and  while  there  is  little  likelihood  that 
the  great  demand  can  be  fully  satisfied,  the  com- 
pany is  working  its  plant  at  the  topmost  speed 
and  is  exerting  every  possible  effort  to  take  care 
of  the  immense  business  and  play  square  with 
all  sections." 

A.  A.  Trostler  a  Visitor 

A.  A.  Trostler,  assistant  secretary  of  the 
Schmelzer  Arms  Co.,  of  Ka-nsas  City,  and  man- 
ager of  its  wholesale  talking  machine  depart- 
ment, was  a  visitor  this  week  on  his  return  from 
a  visit  to  the  Victor  factory.  Conditions  in  his 
territory  are  remarkably  good,  .he  says,  and  the 
only  difficulty  is  in  the  supply  of  goods.  Like 
others  who  have  recently  been  to  the  factory  to 
investigate  the  conditions,  Mr.  Trostler  is  con- 
vinced that  every  effort  is  being  made  to  supply 
the  trade  and  that  measurable  relief  is  in  sight. 

There  are  going  to  be  big  doings  in  Kansas 
City  during  the  week  of  September  22  to  27, 
which  will  be  known  as  Old  Glory  week.  There 
will  be  a  brilliant  pageant,  military  ball,  two 
nights  of  grand  opera  and  Theodore  Roosevelt 
will  add  to  the  patriotic  fervor.  Mr.  Trostler  is 
chairman  of  the  general  ticket  committee  and 
will  be  a  decidedly  busy  man. 

Active  Brunswick  Sales 

Harry  B.  Bibb,  sales  manager  of  the  phono- 
graph department  of  the  Brunswick-Balke-Col- 
lender  Co.,  says  that  August  has  proven  an  un- 
usually active  month  with  the  dealers  respond- 
ing excellently  to  the  necessity  urged  upon  them 
to  place  their  orders  early  so  as  to  be  sure  of 
deliveries  in  time  for  the  rush  season. 

They  are  daily  receiving  advance  orders  from 
their  various  branch  offices  for  future  as  well  as 
immediate  delivery.  Although  the  bulk  of  the 
business  is  for  the  higher  priced  models,  they 
have  had  an  exceptionally  large  demand  for  the 
new  $30  and  $50  table  machines,  which  were 
placed  on  the  market  a  month  ago. 

Charles  W.  Kalder,  formerly  sales  manager 
of  the  Music  Master  Phonograph  Co.,  of  Sturgis, 


Mich.,  is  now  a  member  of  the  traveling  force 
of  the  B.-B.-C.  Co. 

Frank  Weinrich,  who  has  been  one  of  the  city 
wholesale  representatives  of  the  phonograph  de- 
partment, is  now  traveling  from  the  Milwaukee 
branch.  W.  B.  Harrison  succeeds  Mr.  Wein- 
rich in  Chicago. 

H.  A.  Yerkes'  Texas  Trip 

H.  A.  Yerkes,  district  superintendent  for  the 
Columbia  Graphophone  Co.,  returned  a  few  days 
ago  from  a  visit  to  the  Dallas,  Tex.,  branch. 

"While  the  drought  in  the  southwestern  and 
western  portions  of  the  State  has  been  very 
serious,  the  central  and  northern  territory  is  in 
excellent  condition,  with  fine  crops  and  every 
prospect  for  a  splendid  fall  trade,"  said  Mr. 
Yerkes.  "The  construction  of  the  various  can- 
tonments in  five  of  the  Texas  cities  and  the  re- 
sultant expenditure  of  millions  each  month  for 
a  long  time  to  come,  means  that  a  vast  amount 
of  money  will  be  spent  in  these  cities  and  the 
surrounding  territory  and  that  the  talking  ma- 
chine dealers  will  benefit  accordingly." 

Fred  Erisman,  formerly  with  the  Columbia's 
Boston  branch,  is  now  manager  of  the  Dallas 
house,  succeeding  E.  B.  Shiddell,  who  enlisted  a 
month  ago  and  is  second  lieutenant  of  a  ma- 
chine gun  company  at  present  located  at  one 
of  the  Texas  cantonments. 

Mr.  Yerkes  left  on  Friday  evening  of  this 
week  for  Omaha,  Neb.,  where  he  will  call  on 
Schmoller  &  Mueller,  their  jobbers  at  that  point, 
and  upon  his  return  he  will  visit  the  Columbia 
branch  at  Kansas  City. 

Promoting  Foreign  Record  Business 

Samuel  Lenberg,  special  representative  of  the 
International  Record  Department  of  the  Colum- 
bia Graphophone  Co.,  arrived  at  the  Chicago 
branch  a  few  days  ago  and  will  spend  some 
time  in  this  territory  and  later  in  that  of  all 
the  branches  of  the  central  district.  Mr.  Len- 
berg's  mission  is  to  visit  the  dealers  and  instruct 
them  in  the  possibilities  for  increased  business 
in  handling  the  records  of  the  international  de- 
partment, which  present  the  characteristic  folk 
and  national  songs  of  over  thirty  different  for- 
eign peoples.  He  will  study  the  conditions  in 
the  dealers'  territory,  collect  data  and  show  them 
how  to  cultivate  successfully  trade  to  which  they 
have  not  hitherto  catered.  He  will  also  inci- 
dentally seek  to  establish  new  Columbia  dealers 
in  localities  where  there  is  a  large  foreign  trade 
and  in  which  the  company  is  not  now  repre- 
sented. 

Martin  With  American  Phonograph  Co. 

W.  F.  Martin,  widely  known  in  the  Western 
talking  machine  field  and  formerly  associated 
with  the  Sonora  Co.  in  this  territory,  announces 
that  he  has  secured  an  interest  in  the  American 
Phonograph  Co.,  of  Grand  Rapids,  Mich.,  and 
will  have  charge  of  the  Chicago  office,  which 
will  be  opened  next  week  at  Room  503  Cable 
Building,  at  the  corner  of  Jackson  and  Wabash 
avenue.  Mr.  Martin  will  do  considerable  travel- 
ing among  his  friends  in  the  Middle  Western 
territory,  but  the  offices  will  be  opened  at  all 
times  for  the  reception  of  the  visiting  trade, 
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attachments  improve  the  tone  of  any  talk- 
ing machine.  Certainly  you  want  to  play 
your  favorite  record  on  your  talking  ma- 
chine. 

The  "Orotund"  outfits  will  play  Edison  or 
Pathe  records  on  the  Victor  and  Columbia 
machines,  also  Victor  and  Columbia  records 
on  the  Edison  and  Pathe  machines. 

A  sample  outfit  complete,  nickel-plated, 
will  be  sent  on  receipt  of  dealer's  check  for 
$3.50. 

Genuine  diamond  and  sapphire  points. 
Write  for  quantity  prices. 

COMBINATION  ATTACHMENT  CO. 

324  Republic  Building,  Chicago 


and  a  complete  line  of  the  company's  prod- 
ucts will  be  carried  there.  The  company  pro- 
duces a  complete  line  of  cabinet  machines  rang- 
ing from  a  low  priced  model  up  to  an  attractive 
$225  style  selling  with  electric  motor  at  $250. 
The  line  is  quite  a  distinctive  one,  and  the  case 
designs  are  extremely  artistic.  Mr.  Martin  has 
a  host  of  friends  in  the  trade  who  will  give 
him  a  hearty  welcome  in  his  new  connection. 
No  Dull  Season  There 

D.  W.  Dietz,  manager  of  the  talking  machine 
department  of  the  Emerson  Piano  Co.  at  De- 
catur, 111.,  motored  to  Chicago  last  week,  accom- 
panied by  his  wife  and  his  brother  and  wife, 
and  spent  a  week's  vacation  here. 

"We  are  having  excellent  crops  in  our  vi- 
cinity and  business  has  been  very  good,"  said 
Mr.  Dietz.  "The  farmers  have  money  to  spend 
and  they  are  not  loath  to  let  go  of  it,  but  as 
they  have  been  busy  in  the  field  we  have  had 
jto  go  after  them.  We  have  done  it.  We  have 
two  trucks  for  the  country  work  and  take  the 
machines  right  out,  put  them  in  the  homes  and 
give  recitals  in  the  evening  or  demonstrate 
during  the  noon  hour.  We  go  on  the  principle 
that  there  is  always  business  to  get  if  you 
search  for  it,  and  from  our  viewpoint  conditions 
are  favorable  for  an  exceptionally  good  trade 
this  fall." 

The  New  Aeolian-Vocalion  Store 

Work  is  now  progressing  rapidly  on  the  beau- 
tiful new  retail  store  of  the  Vocalion  depart- 
ment of  the  Aeolian  Co.,  on  the  ground  floor  of 
the  Lakeview  Building  on  Michigan  avenue,  but, 
owing  to  delays  in  delivery  of  structural  steel, 
it  is  probable  that  the  opening  will  be  delayed 
until  about  October  1.  The  store  is  172  feet 
deep  and  has  two  large  display  windows,  which 
will  give  ample  opportunity  for  showing  the 
handsome  Aeolian-Vocalions  to  the  best  advan- 
tage. The  front  part  of  the  store  will  be  devoted 
to  a  beautiful  reception  and  display-room,  the 
fittings  and  decorations  being,  as  may  be  imag- 
ined, in  accordance  with  the  highest  artistic 
standards.  Back  of  this  will  be  eight  handsome 
soundproof  demonstration  booths  of  unique  de- 
(Continued  on  page  85) 
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TRANSFER  NAME-PLATES 

We  make  the  Transfer  Name  -  Plates  and  Trade-Marks  for 
the  largest  talking  machine  manufacturers  in  this  country  and 
for  dealers  in  every  state. 

YOUR  NAME,  Mr.  Dealer,  on  every  machine  brings  the  owner 
back  to  you  for  records  and  his  friends  to  you  for  a  machine. 

Samples,  Suggestions  and  Sketches  Furnished  Free 

THE  MEYERCORD  COMPANY,  CHICAGO 

Largest  Manufacturers  of      3EC  ALCOlMi  AN  I A    Transfer  Name-Plates 
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THE    TALKING    MACHINE  WORLD 


ALL  PHONOGRAPHS  IN  ONE 


Jnkmationa] 

Zftllianee 


THE  BRUNSWICK-BALKE-COLLENDER  CO. 

623-633  S.  Wabash  Ave.,  Chicago 
29-35  West  32nd  St.,  New  York  N.  W.  Cor.  7th  and  Main  Sts.,  Cincinnati 
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sign — four  on  each  side  of  the  aisle.  In  the 
center  will  be  an  open  well,  on  one  side  of  which 
will  be  the  cashier's  desk  and  on  the  other  the 
record  department.  In  the  rear  will  be  a  beau- 
tiful recital  hall  with  a  seating  capacity  of  about 
100.  There  is  no  question  but  that  the  new  Chi- 
cago home  of  the  Vocalion  will  be  one  of  the 
finest  establishments  of  the  kind  in  the  country 
and  that  it  will  furnish  a  host  of  valuable  sug- 
gestions for  visiting  dealers. 

New  Crescent  Representatives 

The  Crescent  Talking  Machine  Co.,  of  New 
York,  have  made  arrangements  by  which  they 
will  hereafter  be  represented  in  Western  terri- 
tory by  the  firm  of  Howe  &  Roberts,  with  offices 
at  21  East  Van  Buren  street.  The  firm  will  dis- 
tribute Crescent  talking  machines  to  Western 
dealers  and  also  the  company's  motors,  tone 
arms,  etc.,  to  the  manufacturers.  C.  G.  Roberts 
is  well  known  to  the  trade  as  the  Chicago  rep- 
resentative of  the  Knoxville  Veneer  Co.,  manu- 
facturers of  veneers  and  panels,  and  other  ve- 
neer concerns  and  will  retain  these  connections. 
C.  W.  Howe  is  a  prominent  business  man  as- 
sociated in  various  lines  of  trade. 

Big  Demand  for  Needles 

S.  A.  Ribolla,  Western  manager  of  the  Otto 
Heineman  Phonograph  Supply  Co.,  is  experi- 
encing a  great  demand  in  the  steel  needle  de- 
partment of  his  concern.  The  West  Seems  to 
want  needles  the  worst  kind  of  a  way,  and  this 
most  recent  branch  of  the  Heineman  business 
is  enjoying  great  prosperity  at  the  present  time. 

Mr.  Ribolla  returned  the  last  week  in  August 
from  a  week's  vacation  at  Grand  Beach,  Mich. 
Mr.  Pilgrim  left  after  the  former's  return  for 
an  outing  at  the  same  place.  Both  gentlemen 
are  preparing  for  one  of  the  largest  fall  sea- 
sons the  Western  branch  of  the  Heineman  Co. 
has  ever  experienced. 

New  Edison  Stores 

Herman  Ziemer  has  opened  a  store  at  6641 
South  Halsted  street  called  the  Englewood 
Amberola  Shop.     The  location  is  but  a  short 


distance  from  Chicago's  busiest  corner  outside 
of  the  loop  district,  Sixty-third  and  Halsted 
streets,  where  department  stores  and  numerous 
other  large  establishments  do  business.  Mr. 
Ziemer  handles  Amberolas  and  Amberol  records 
exclusively,  and  has  already  found  an  excellent 
trade  at  the  new  place. 

James  I.  Lyons,  distributor  for  Edison  Am- 
berolas and  records,  has  himself  opened  another 
retail  store  for  the  handling  of  Amberolas,  Am- 
berol and  Edison  disc  records  and  Diamond 
Disc  machines  at  3929  Irving  Park  boulevard. 
He  has  obtained  special  permission  from  the 
Edison  Co.  to  name  the  new  store  "Music's  Re- 
creation Shop." 

Larson  &  Christopherson,  2755  North  avenue, 
is  a  new  retail  Edison  establishment  which  has 
had  marked  success  with  Amberolas  and  Am- 
berol records.  They  carry  a  complete  line 
and  have  gotten  out  some  attractive  publicity 
to  the  people  of  the  neighborhood  in  the  interest 
of  the  Edison  products. 

Demand  for  "Goldentone"  Needle 

A.  H.  Rintelman,  manufacturer  of  the  Golden- 
tone  talking  machine  needle,  is  finding  great  dif- 
ficulty supplying  the  needs  of  his  customers. 
The  last  two  weeks  in  August  brought  an  un- 
precedented demand  for  the  "Goldentone,"  and 
at  the  same  time  Mr.  Rintelman  discovered  that 
two  of  his  needle  cutters  were  included  in  the 
first  draft.  Mr.  Rintelman  claims  that  there  are 
but  exceedingly  few  men  in  the  country  capable 
of  doing  or  learning  this  work.  It  is  necessary 
to  give  an  expert  diamond  cutter  considerable 
training  before  he  can  cut  the  talking  machine 
needles. 

Emerson  Western  Activities 

F.  W.  Clement,  Western  representative  of  the 
Emerson  Phonograph  Co.,  manufacturers  of 
Emerson  records,  announces  that  he  has  estab- 
lished a  St.  Louis  headquarters  for  the  han- 
dling of  accounts  in  that  territory  with  George 
W.  Marquis  in  charge.  Recent  business  of  the 
Emerson  Phonograph  Co.  in  the  West  has  been 


of  sufficient  proportions  to  warrant  this  step, 
and  also  to  make  necessary  the  appointment  of 
two  additional  travelers  in  Michigan,  Wisconsin 
and  Iowa.  Mr.  Clement  has  only  recently  se- 
cured considerable  additional  space  on  the  fourth 
floor  of  the  building  in  which  he  is  now  located 
where  he  will  store  Emerson  records  for  the 
Western  trade.  He  wishes  to  announce  that 
he  is  now  carrying  a  complete  stock  of  records 
and  hopes  to  eliminate  any  difficulties  caused 
by  transportation  or  abnormal  demand  this  fall. 
Mr.  Clement  recently  returned  from  an  extended 
tnp  which  took  him  to  Des  Moines,  Omaha,  Lin- 
coln, Kansas  City  and  St.  Louis. 

Brunswick  Store  A  Model 

The  retail  Brunswick  Shop  on  Wabash  ave- 
nue has  attracted  a  number  of  Brunswick  deal- 
ers from  out  of  town  recently.  The  new 
"Shop,"  which  was  described  in  full  in  a  re- 
cent number  of  The  Talking  Machine  World, 
is  fast  becoming  a  model  for  Brunswick  dealers 
throughout  the  country.  Its  artistic  interior 
decorations,  booth  arrangements  and  ventilating 
systems  are  of  the  most  modern  conceptions. 
W.  T.  Houston  has  scored  another  triumph  in 
his  latest  window  display.  He  has  placed  an 
electric  fan  inside  of  one  of  the  $70  models 
and  constructed  an  air  conduit  that  blows  air 
from  the  mouth  of  the  machine's  horn.  An 
American  flag  placed  just  outside  of  the  horn 
is  made  to  wave,  seemingly  of  its  own  accord, 
as  the  fan  is  entirely  concealed. 

Business  "True  to  Form" 

E.  W.  Richards,  manager  of  the  talking  ma- 
chine departments  of  the  Kennedy  Furniture 
Store  of  this  city,  is  a  man  of  long  experience 
in  the  talking  machine  trade.  He  has  been  as- 
sociated with  the  industry  ever  since  he  was  a 
kid,  and  has  always  been  a  careful  and  keen 
observer.  Here's  what  Mr.  Richards  has  to  say 
about  the  remainder  of  1917:  "Business  during 
July  and  most  of  August  has  been  rather  slack, 
as  is  to  be  expected,  but  the  last  week  in  August 
(Continued  on  page  87) 
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The  Phonograph  That 


Retailers  who  are  now  exhibit- 
ing the  remarkable  WORLD 
Phonograph  know  all  that  is 
necessary  to  insure  rapid  sales 
is  to  exhibit  this  unusually  ar- 
tistic instrument  and  give  a 
demonstration  of  its  wonderful 
tonal  volume. 

Each  sale  will  mean  a  good 
profit  and  a  pleased  and  per- 
manent customer. 

No.  100,  here  illustrated, 
throughout  of  5-ply  Mahogany ; 
perfect  double -spring,  noiseless 
motor  construction.  Automatic 


Phonograph 

of  the  Musical  Market 

Plays  Any  Record" 


cover  support  and  WORLD 
automatic  phonostop.  Size: 
height  47",  21^"  wide,  22^" 
deep. 

Send  for  illustrated  catalog 
giving  complete  description  of 
our  famous  75,  100  and  125 
WORLD  Phonographs,  also 
the  superb  175  Art  Craft  Reed 
instrument. 

We  can  show  you  how  to  en- 
large your  phonograph  sales 
and  profits.  Write  at  once 
for  catalog  and  full  information 
about  our  exceptional  selling 
plans. 


WORLD  PHONOGRAPH  CO. 


m     General  Offices  and  Factory,  736  Tilden  St. 
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NEW  MODELS 
Ready  for  Delivery 
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NEW  MODELS 
Ready  for  Delivery 


TALKING  MACHINE 

EVERYTHING  that  is  a  success  commercially 
HAS  BEHIND  IT  AN  IDEA  '^m' 


NEW  MODEL 
No.  75 — Price  $75.00 

42%     inches  high, 
20%  inches  deep,  IS 
inches  wide 


NEW  MODEL 
No.  150 — Price  $150.00 

50%    inches    high,  23 
inches  deep,  21%  inches 
wide 


When  we  first  entered  the  field  of 
talking  machine  manufacture  ours 
was  the  idea  that  there  was  a  tre- 
mendous field  for  a  phonograph 
low  in  price  but  still  of  the  first 
quality  in  design,  material,  con- 
struction and  finish. 
That  our  idea  was  correct  is  evi- 
denced by  the  fact  that  in  a  few 
short  years  we  have  become  one  of 
the  leading  phonograph  manufac- 
turers of  America. 

We  have  passed  through  many 
periods  of  discouragement  and, 
with  the  coming  of  radically  in- 
creased cost's  in  material,  have  been 
obliged  to  make  some  small  adjust- 
ments in  prices.  But  the  quality 
of  Vita-nola  machines  has  suf- 
fered nothing.  On  the  other  hand 
the  quality  of  our  goods  has  even 
been  improved  upon.  We  have  left 
nothing  uninvestigated  that  would 
put  our  goods  on  a  plane  of  im- 
provement. 


inches  deep,  22%  inches 
wide 


To-day  you  can  handle  our  goods  with  the  knowledge  that  you  have  quality  at  your  command  and  in  addi- 
tion to  that  a  house  behind  you  that  is  responsible,  that  is  experienced  and  which  guarantees  its  goods.  You 
cannot  do  better  and  you  can  be  sure  of  your  source  of  supply. 

Write  for  prices  and  catalogue  on  our  complete  line_of  New  Models. 

Seven  models  from  $25.00  to 


175.00 


VITAN0LA  TALKING  MACHINE  CO.,  501  K 


STREET 
ILL. 


87 


Boost  Your  Sales 

By  Featuring 

Union  Universal  Tone  Arms 
and  Attachments 


They  enable  your  customers  to  play  all  records  with  one  machine 


No.  1  Union  Universal  Tone  Arm  and  Reproducer,  shown  here,  enables  the 
Edison  Phonograph  to  play  Victor  and  Columbia  Records.  Our  various  tone 
arms  and  reproducers  are  made  to  cover  every  machine  and  make  of  record. 

They  reproduce  perfectly.  Add  to  the  attractive  appearance  of  the 
machine,  and  multiply  your  record  sales. 

Our  prices  on  Union  Universal  Tone  Arms  also  afford  you  an  unusually 
attractive  profit. 

Clip  the  coupon  and  send  today  for  catalog  and  trade  prices. 


THE  UNION  PHONOGRAPH  SUPPLY  CO. 


1108  W.  9th  St. 


W.  J.  McNamara,  President 


CLEVELAND,  O. 


THE  UNION  PHONO- 
GRAPH  SUPPLY  CO. 

Kindly  send  us  Trade 
Catalog  and  Price*. 


Address- 


Dept. 


FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  85) 


it  showed  a  gradual  increase,  from  Monday, 
August  27,  to  Saturday,  September  1.  The 
trade  during  this  week  was  not  sporadic  or  acci- 
dental; Tuesday  showed  a  slight  increase  over 
Monday,  Wednesday  over  Tuesday  and  Thurs- 
day over  Wednesday,  etc.  Friday  and  Satur- 
day were  the  best  days  of  the  week.  Now  it 
has  been  my  experience  that  when  business  runs 
in  this  manner  either  the  last  week  in  August 
or  the  first  in  September,  the  entire  fall  trade  is 
sure  to  be  very  good." 

Remodeling  Rothschild's 

L.  L.  Levine,  recently  appointed  manager  of 
the  talking  machine  department  of  Rothschild's 
Department  Store  of  this  city,  announces  that 
he  has  added  two  new  sales  ladies  to  his  staff, 
and  will  soon  begin  remodeling  the  record  dem- 
onstration booths  of  the  department.  The  aisle 
which  runs  along  in  front  of  the  booths  will  be 
enlarged  sufficiently  to  accommodate  a  row  of 
Victor  and  Columbia  floor,  models. 

Mr.  Levine,  although  in  charge  but  a  little  over 
a  month,  has  already  made  a  record  for  himself. 
"Although  the  demand  with  us  has  been  for 
slightly  cheaper  models  than  a  year  ago,  the 
volume  of  our  business  this  year  exceeds  that 
of  last  so  much  as  to  make  our  total  profits 
larger.  We  try  to  overcome  the  handicap  placed 
upon  us  by  the  shortage  of  the  popular  $100 
models  by  selling  complete  sets  of  albums  and 
records  with  the  $75'  models.  This  brings  up 
our  sales  considerably." 

Miss  B.  Brooks,  head  of  the  Rothschild  rec- 
ord department,  states  that  the  record  business 
has  picked  up  wonderfully  during  the  past  two 
weeks.     She  predicts  an  excellent  fall. 

Two  Notable  Windows 

The  Talking  Machine  Shop  is  featuring  a  Jazz 
Band  in  their  latest  window.  Four  wax  figures, 
life-sized,  are  clothed  in  band  uniforms  and 
set  upon  a  platform  with  jazz  instruments  in 
their  hands.  All  four  of  the  players  have  bands 
about  the  sides  of  their  hats  with  the  legend, 
"Talking  Machine  Shop  Jazz  Band,"  printed 
upon  them.    Moss  covers  the  entire  floor  of  the 


window  and  ferns  are  placed  here  and  there. 

Lyon  &  Healy  have  arranged  thirty  records, 
the  thirty  national  airs  of  thirty  different  na- 
tions, on  an  arched  pedestal  in  a  most  timely 
and  patriotic  display.  From  the  center  of  each 
record  the  flag  of  the  nation  represented  in  the 
national  air  protrudes.  At  the  rear  of  the  win- 
dow a  large  American  flag  is  hung  and  all  about 
the  floor  are  scattered  records  of  various  Amer- 
ican folk  and  national  songs.  The  entire  win- 
dow is  draped  in  a  bright  red. 

Distributor  for  Gennett  Records 

The  Newell-Hancock  Sales  Co.,  802  Con- 
sumers' Building,  has  been  appointed  jobber  in 
the  Central  States  for  Gennett  records.  These 
records,  which  are  expected  to  become  highly 
popular  here,  are  to  be  placed  on  the  market 
September  1  by  the  Starr  Piano  Co.,  Richmond, 
Ind.  The  Newell-Hancock  Co.  has  already 
placed  on  its  books  a  number  of  orders,  and 
H.  M.  Newell  is  prepared  for  big  things. 
Active  Cover  Balance  Business 

The  Chicago  Hinged  Cover  Support  &  Bal- 
ance Co.  report  that  their  factory  at  2242  West 
Sixty-ninth  street  is  running  to  its  full  capacity 
to  care  for  the  demands  of  the  trade.  The 
company  is  now  equipping  a  very  large  propor- 
tion of  the  new  machines  on  the  market  with 
their  specialty  and  are  constantly  adding  to 
their  list  of  clients.  The  Chicago  Cover  Bal- 
ance No.  2  with  its  various  improved  features 
has  met  with  an  excellent  reception. 

J.  L.  Abbott,  treasurer  and  general  manager 
of  the  company,  has  returned  with  his  family 
from  a  motor  trip  to  Lake  Ripley,  Wis.,  where 
they  spent  a  couple  of  weeks  vacationing. 
Personals  and  Visitors 

Maurice  Stegner,  of  the  record  ordering  de- 
partment of  the  Chicago  Talking  Machine  Co., 
has  joined  the  forces  of  the  New  York  house  in 
the  same  capacity. 

W.  C.  Griffith,  assistant  sales  manager  of  the 
Chicago  Talking  Machine  Co.,  has  returned  from 
his  vacation  spent  at  Grand  Beach,  Mich.,  where 
he  won  distinguished   honors  at  his  favorite 


game  of  golf.  His  brother,  Tom  Griffith,  sales 
manager  of  the  Udell  Works,  of  Indianapolis, 
also  took  his  vacation  at  the  same  time  and  place. 

A.  A.  Grinnell,  of  Grinnell  Brothers,  Detroit, 
spent  a  few  days  vacationing  in  Chicago  early 
last  month,  accompanied  by  his  wife  and  daugh- 
ter. He  took  occasion  to  call  on  his  friends 
among  the  local  jobbers. 

H.  H.  Michael,  Michigan  traveler  for  the  C. 
T.  M.  Co.,  has  returned  from  a  vacation  spent 
at  Atlantic  City  and  Long  Island,  and  C.  L. 
Moore,  city  salesman,  has  returned  from  a  trip 
which  included  Cleveland,  Buffalo  and  New 
York  City. 

Sales  Manager  G.  P.  Ellis  will  leave  the  mid- 
dle of  the  month  for  a  "play"  period  in  Mich- 
igan. 

John  Calveard,  manager  of  La  Harmonie  Co., 
of  Louisville,  Ky.,  exclusive  Victor  dealers,  was 
a  Chicago  visitor  over  Labor  Day.  He  was 
drafted  on  the  first  call,  and  by  this  time  is  no 
doubt  in  camp. 

Miss  Mary  V.  Coddington,  manager  of  the 
talking  machine  department  of  the  Claypool- 
Goodbar  Music  Co.,  of  Crawfordsville,  Ind., 
spent  a  week's  vacation  in  Chicago  this  summer. 

Miss  Minnie  Springer,  manager  of  the  record 
department  of  the  Pearson  Piano  Co.,  Indian- 
apolis, was  also  a  visitor. 

Herman  Friederick,  of  the  Friederick  Music 
House,  of  Grand  Rapids,  and  who  gives  his  per- 
sonal attention  to  the  large  retail  talking  ma- 
chine business  of  that  concern,  was  a  recent 
visitor. 

E.  H.  Jackson,  of  the  Talking  Machine  Shop, 
of  Rockford,  111.,  was  in  Chicago  a  few  days  ago 
hustling  for  shipments  on  machines  in  order 
to  fill  orders  for  Victors  for  the  delectation  of 
the  boys  at  the  Rockford  cantonment. 

L.  C.  Parker,  manager  of  the  talking  ma- 
chine department  of  Gimbel  Brothers,  Mil- 
waukee, stopped  off  between  trains  on  his  way 
to  the  Victor  factory  where  he  attended  the 
week's  training  course  conducted  by  Mrs.  Fran- 
(Continued  on  page  88) 
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ces  E.  Clark,  director  of  the  company's  educa- 
tional department.  It  was,  by  the  way,  largely 
through  Mr.  Parker's  influence  that  Mrs.  Clark, 
who  was  formerly  superintendent  of  music  in 
the  Milwaukee  schools,  was  brought  to  the  at- 
tention of  the  Victor  Co.  and  secured  her  pres- 
ent important  position. 

J.  VS.  Mitchell,  secretary  of  the  large  depart- 
ment store  of  the  L.  S.  Donaldson  Co.,  Victor 
dealers,  of  Minneapolis,  while  here  recently,  an- 
nounced the  marriage  of  his  daughter,  Dorothy 
Isabel,  on  September  8,  to  Earl  R.  Woodward, 
Minneapolis.  Mr.  Woodward  has  enlisted  as  a 
member  of  the  aviation  corps  and  is  stationed  at 
Rantoul,  III. 

Thor  Norberg,  of  the  Norberg  Music  House, 
Moline,  111.,  has  enlisted  in  the  United  States 
Navy  for  a  period  of  four  years,  or  duration  of 
the  war,  and  is  now  at  the  Great  Lakes  Naval 
Training  Station  at  Lake  Bluff,  111,  where  he 
has  the  rank  of  chief  boatswain's  mate,  and  has 
been  made  instructor  in  Swedish  gymnastics 
and  swimming.      It  will  be  remembered  that 
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lis  advantages  include  : 

Reduced  cost. 
Simplicity  of  installation. 
Sure,  silent  operation. 
Elimination  of  catches. 
Lighter  in  weight. 
Cheaper  to  ship. 
Easier  to  unpack. 
Adjustable  top  connection. 
Reversible. 
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Mr.  Norberg  has  an  international  reputation  as 
an  athlete  and  was  a  member  of  the  gymnastic 
team  which  won  first  prize  at  the  Olympic 
games  in  London  in  1908.  He  visited  his  friends 
in  the  Chicago  trade  on  his  way  to  Lake  Bluff 
last  month  to  assume  his  duties. 

Perry  B.  Whitsit,  the  well-known  Victor  dis- 
tributor of  Columbus,  O.,  motored  to  Chicago 
with  his  wife  and  sister-in-law  and  with  this  city 
as  a  center  has  been  making  trips  to  Milwaukee 
and  other  suburbs.  To-day  L.  C.  Wiswell,  of 
Lyon  &  Healy,  accompanied  by  Mrs.  Wiswell, 
will  drive  to  Starved  Rock  with  the  Whitsit  en- 
tourage. 

Among  the  visiting  dealers  the  past  week  were 
E.  K.  Andrew,  of  the  J.  L.  Hudson  Co.,  De- 
troit, Mich.;  E.  Johnson,  of  Young  &  Chaffee, 
Grand  Rapids,  Mich.;  Horace  Benjamin,  of  the 
Benjamin  Temple  of  Music,  Danville,  111.,  and 
Wilbur  Templin,  of  the  Templin  Music  Co.,  Elk- 
hart, Ind. 

C.  R.  Mores,  of  the  Ross  P.  Curtice  Co.,  Vic- 
tor distributors  of  Lincoln,  Neb.,  was  a  visitor 
this  week  on  this  return  from  a  trip  to  the  Vic- 
tor factory  at  Camden. 

F.  A.  Aylesworth  has  returned  to  his  duties 
in  the  retail  Sonora  department  of  Julius  Bauer 
&  Co.,  after  a  week's  vacation  at  Holland, 
Mich. 

Lockridge  at  Fort  Sheridan 

The  accompanying  cut  shows  A.  M.  Lock- 
ridge, one  of  the  talking  machine  trade  repre- 
sentatives who  is  now 
at  the  Second  Officers' 
Reserve  Training  Camp 
at  Fort  Sheridan.  Mr. 
Lockridge  was  at 
Plattsburg  last  year  and 
readily  passed  the  rigid 
examination  for  the 
training  corps.  He  for- 
merly traveled  for  the 
Chicago  Talking  Ma- 
chine Co.  in  Minne- 
sota and  Wisconsin,  but 
early  this  year  took 
charge  of  the  floor 
sales,  succeeding,  by  the 
way,  C.  B.  Mason,  who 
went  to  the  New  York 
Talking  Machine  Co.,  but  who  recently  en- 
listed in  the  Marine  Corps. 

Pathe  Jobbers  Busy 

R.  O.  Ainslie,  manager  of  the  Chicago  office 
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The  Perfect  Automatic  Brake 

New  Styles 
To  Fit 

All  Makes  of 
Tone-Arms. 
Now  Ready 
for  Shipment. 


Simple  construction.  Easily  attached.  No 
Talking  Machine  complete  without  it. 

Samples  $1.00  each,  cash  with  order. 
Stale  ma\e  of  lone-arm  used. 

Write  for  attractive  quantity  prices. 

PERFECT  AUTOMATIC  BRAKE  CO. 

Room  400,  425  S.  Wabash  Ave.,  Chicago 


A.  M.  Lockridge 


of  the  phonograph  division  of  Hallet  &  Davis 
Piano  Co.,  reports  great  success  in  the  Pathe 
sales.  He  says  that  at  present  there  is  a  heavy 
demand  for  both  machines  and  records  and  that 
they  look  forward  to  a  big  fall  business. 

E.  A.  Widmann,  president  of  the  Pathe  Freres 
Phonograph  Co.,  made  a  short  visit  to  the  offices 
of  the  Hallet  &  Davis  Piano  Co.,  on  Saturday 
last. 

H.  M.  McMenimen,  managing  director  of  the 
Pathe  Freres  Co.,  is  in  town  and  calling  on  job- 
bers and  dealers. 

Joins  the  New  Army 

A.  F.  Butterfield,  formerly  manager  of  the 
talking  machine  department  at  The  Fair  was 
among  those  selected  for  the  second  officers' 
reserve  training  camp  at  Fort  Sheridan,  and 
since  August  27  has  been  undergoing  the  vigor- 
ous regime  there.  His  successor  has  not  yet 
been  selected. 

Will  Entertain  Entertainers 

The  International  Lyceum  Association,  com- 
posed of  singers,  artists  and  business  men,  will 
hold  a  meeting  here  at  the  La  Salle  Hotel,  Sep- 
tember 15  to  20.  W.  Houston,  of  the  Bruns- 
wick Shop,  will  give  a  recital  with  the  Bruns- 
wick machine  one  afternoon,  and  will  give  a 
talk  on  the  value  to  artists  of  having  their 
voices  recorded  upon  the  phonograph. 

At  the  Phonograph  Co. 

E.  C.  Goodwin,  general  manager  of  the  Phono- 
graph Co.,  Edison  distributors,  returned  August 
IHHHBHBISHHHHIIHHHHHISS^ 


Mag-Ni-Phone 


Retail 
Price 


The  Talking  Machine  that 


Big  Profits — Quick  Turn-Overs — High  Quality 
are  responsible  for  dealers  everywhere  handling 
the  Mag-Ni-Phone,  Model  "J,"  in  such  an  en- 
thusiastic and  successful  manner.  Equipped  with 
our  new  Universal  Tone  Arm,  the  Model  "J" 
plays  all  lateral  cut  records  with  the  reproducer 
in  a  Vertical  position;  all  hill-and-dale  cut  rec- 
ords with  the  reproducer  in  an  Oblique  position. 


"Speaks  for  Itself" 


This  model  is  also  equipped  with  a  worm- 
driven  motor  of  our  own  design — an  extra  large 
reproducer — 12-inch  turn  table  and  is  beautifully 
finished  in  mahogany. 

Write  Today  for  our  unusually  attractive  dealer 
proposition  and  the  complete  record  service  we 
can  furnish  vou. 


Liberal  Discounts  to  Dealers  and  Jobbers 

Charles       Shonk  Company 

707  St.  Charles  St.  American  Can  Co.,  Owner  MayWOod,  111- 
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gk  fMPIRETALKING  MACHINE  CO 

W^im   Introducing  the 


CORD 


Put  the  Empire  Combination  to  Work 
and  Watch  Your  Profits  Grow 


ONCE  you  grasp  all  the  particulars  of  the  Empire  proposition 
you'll  gel  a  new  vision  of  the  profit-making  possibilities  of 
your  talking  machine  department. 

For  you'll  find  yourself  face  to  face  with  a  machine  that  excels  in 
all  the  mechanical  features  that  determine  tonal  qualities.  You'll 
experience  the  fact  that  it  brings  out  the  full  beauty  of  tone  of  all 
records  regardless  of  their  make. 

Add  to  this  the  advantage  of  being  able  to  secure  a  complete 
assortment  of  records  from  one  source  and  at  prices  that  leave  room 
for  good-sized  profits  and  you've  got  the  unbeatable  combination. 


T»he  Machine 
fej^y  ftecprd 


and  Empire's  complete  line  of  Popular  Priced  Records. 

Now  there  is  only  one  thing  that  you  have  to  do  to  become  the 
most  prosperous  talking  machine  merchant  in  your  town — that  is, 
send  us  your  inquiry. 

There's  a  whole  lot  more  to  tell  you  about  this  proposition  than  we 
have  room  for  here. 

Will  you  give  us  a  chance  to  lay  before  you  facts  that  we  guarantee 
will  make  you  money — much  money? 


EMPIRE  TALKING  MACHINE  CO. 

JOHN   H.  STEINMETZ.  President 

429  S.  Wabash  Avenue  CHICAGO,  ILL. 


20  from  a  fortnight's  vacation  spent  at  East 
Hampton,  L.  I.,  golling  and  bathing.  He  reports 
their  wholesale  business  as  considerably  ahead 
of  last  year  in  August,  but  that  in  spite  of  their 
ample  preparations  a  prospect  of  the  greatest 
difficulty  in  meeting  the  demand  for  the  Edison 
in  the  coming  months.  The  retail  sales  showed 
a  marked  picking  up  the  past  two  weeks. 
Important  New  Columbia  Dealer 

The  Chicago  branch  of  the  Columbia  Grapho- 
phone  Co.  has  recently  arranged  with  Stekette 
&  Sons,  who  conduct  one  of  the  largest  depart- 
ment stores  in  Grand  Rapids,  Mich.,  to  handle 
their  line.  They  will  establish  an  exclusive  Co- 
lumbia department  and  are  now  arranging  an 
attractive  general  salesroom  and  constructing 
six  handsome  soundproof  booths.  The  depart- 
ment will  be  opened  about  the  15th  of  the  month. 
Will  Manufacture  Parts 

William  R.  Everett  has  resigned  as  Chicago 
manager  of  the  Crescent  Talking  Machine  Co., 
of  New  York,  and  will  make  and  market  a  line 
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of  tone  arms  and  motors  of  his  own  design, 
following  a  system  which  he  is  sure  will  elimi- 
nate many  of  the  problems  that  manufacturers 
have  met  with  in  the  past.  '  He  expects  to  be 
able  to  fill  orders  within  the  next  thirty  days. 
He  has  established  offices  at  1514  North  Ameri- 
can Building,  36  South  State  street.  Mr.  Everett 
has  an  exceedingly  wide  acquaintance  among  the 
Western  manufacturers,  gained  in  his  contact 
with  them  in  his  previous  connection,  and  is  a 
thorough  talking  machine  man  of  long  standing. 
Prior  to  going  with  the  Crescent  Co.  he  was 
prominent  in  the  introduction  of  the  Sonora  in 
the  Western  field. 

Six  Best  Sellers  " 
The  six  best  selling  Columbia  records  the  past 
month  were:  "Faust  'Fantaisie' "  and  "Cavalleria 
Rusticana,"  "Traumerei"  and  "Pensee  Amou- 
reuse,"  "Waltz  of  the  Hours"  and  "The  Tri- 
umphal Entry  of  the  Bojaren,"  "When  the  Sun 


Goes  Down  in  Dixie"  and  "I've  Got  the  Sweet- 
est Girl  in  Maryland,"  "With  His  Hands  in  His 
Pockets  and  His  Pockets  in  His  Pants"  and 
"I'm  a  Twelve  O'clock  Fellow  in  a  Nine  O'clock 
Town,"  "For  Your  Country  and  My  Country" 
and  "Joan  of  Arc." 

The  Emerson  Phonograph  Co.  report  that  the 
six  best  Emerson  sellers  the  past  month  in- 
cluded: "Over  There"  and  "The  Yankee  Doodle 
Boy,"  "Indiana"  and  "Them  Doggon'd  Triflin' 
Blues,"  "I'm  a  Twelve  O'Clock  Fellow"  ^d 
"When  a  'Buddy'  Meets  a  'Buddy,'"  "My  Sweet 
Egyptian  Rose'.'  and  "Please  Don't  Lean  on  the 
Bell,"  "American  Festival  March  and  "Here 
They  Come,"  "Boston  Commandery  March"  and 
"Star  Spangled  Banner." 

The  six  best  Pathe  sellers  were:  "O  Come 
With  Me  in  the  Summer  Night"  and  "The 
Fields  o'  Ballyclare,"  "The  Magic  of  Your  Eyes" 
(Continued  on  page  90) 
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and  "There'll  Never  Be  One  Like  You,"  "My 
Yiddish  a  Butterfly"  and  "Saxophone  Sam," 
"Hello  My  Dearie"  and  "Chu-Chin-Chow," 
"Just  You  and  Me"  and  "Hello  My  Dearie," 
"Hong  Kong"  and  "Kahola-Honolulu." 

The  Victor  best  sellers  included:  "Where  Do 
We  Go  from  Here"  and  "Good-Bye  Broadway, 
Hello  France,"  "Slippery  Hank"  and  "Yah-de- 
Dah,"  "Along  the  Way  to  Waikiki"  and  "My 
Hawaii,"  "Indiana"  and  "Midnight  Frolic," 
"Saxophone  Sam"  and  "Ghost  of  the  Saxo- 
phone," "When  You  Have  Picked  Your  Basket 
of  Peaches,"  "Six  Times  Six  Is  Thirty-Six"  and 
"Hello  My  Dearie"  and  "Chow-Chin-Chow." 

The  six  best  sellers  in  the  Edison  library 
were:  "Canary  Cottage,"  "That  Creepy  Weepy 
Feeling,"  "Egypt  in  Your  Dreamy  Eyes,"  "Car- 
nival of  Venice,"  "O,  Mimi,  Tu,  Piu,"  and  "The 
Star  Spangled  Banner,"  sung  by  Anna  Case. 

NEW  PLANT  OF  THE  VITANOLA  CO. 

Remarkable  Development  of  Company  in  Four 
Years  Indicated  by  Splendid  Equipment  of 
Its  New  Factory  Building  in  Chicago 

Ohicago,  III.,  September  8. — Four  years  of  re- 
markable progress  are  exemplified  in  the  fine 
new  plant  of  the  Vitanola  Talking  Machine  Co., 
exterior  and  interior  views  of  which  are  shown 
in  this  connection.     The  Vitanola  people  are 


The  Vitanola  Assembling  Room 


pioneers  in  the  new  Western  talking  machine 
industry  and  their  rapid  growth  and  the  vol- 
ume of  business  transacted  by  the  company  have 
been  a  constant  subject  of  remark  in  the  trade. 

The  structure,  which  is  located  at  West  Thir- 
ty-fifth and  Normal  avenue,  is  three  stories  and 
basement  in  height,  is  of  brick  fireproof  con- 
struction and  90  by  150  feet  in  size,  furnishing 
the  company  practically  70,000  feet  of  floor 
space.  It  is  a  day-light  plant  in  every  respect, 
having  light  on  all  floors  from  four  sides,  con- 


tributing materially  to  the  comfort  and  well  be- 
ing of  the  employes  as  well  as  facilitating  their 
work  in  every  way. 

An  idea  of  the  business  done  may  be  judged 
by  the  fact  that  this  large  building  is  used  for 


Shipping  Room  of  Vitanola  Co. 


assembling  purposes  exclusively,  and  there  are 
at  all  times  thousands  of  machines  in  process 
of  assemblage  or  boxed  ready  for  shipment. 
The  company  create  their  own  metal  parts  for 
their  machines  and  the  distinctiveness  of  the 
entire  Vita-Nola  construction,  the  exclusiveness 
of  the  cabinet  designs  and  the  superior  finish 
thereof  is  a  matter  of  great  pride  to  every  mem- 
ber of  the  company.  The  new  styles  of  Vita- 
Nola  cabinets,  which  are  illustrated  elsewhere 
in  this  issue,  have  met  with  a  most  satisfactory 
reception  by  the  trade  and  have  done  much  to 
enhance  the  prosperity  of  the  company. 

The  shipping  facilities  are  excellent,  load- 
ing platforms  extending  along  two  sides  of  the 
first  floor  of  the  building  with  no  less  than  six 
loading  doorways. 

The  general  offices  and  salesrooms,  which  are 
located  in  the  front  of  the  first  floor,  are  mate- 


One  of  the  Vitanola  Storage  Rooms 

rially  larger  and  better  appointed  than  in  the 
old  downtown  location,  and  are  excellently 
equipped  in  every  respect.     Adjoining  the  of- 


fices is  a  large  and  handsome  directors'  room 
where  visitors  may  be  received  and  entertained 
without  interruption.  There  is  also  a  com- 
modious general  display  room  where  the  entire 
line  of  Vita-Nola  machines  is  shown,  and  three 
special  soundproof  demonstration  booths  permit 
visiting  dealers  to  test  the  tonal  effects  of  the 
machines  to  the  best  advantage  for  their  own 
satisfaction,  and  also  to  demonstrate  for  the 
benefit  of  their  retail  trade  whom  they  may 
bring  to  the  plant. 

The  company,  by  the  superior  organization  of 
their  manufacturing  facilities,  have  been  able  to 
prepare  for  the  fall  trade  in  a  remarkable  de- 
gree, notwithstanding  that  the  demand  this  year 
has  been  much  greater  than  they  expected,  and 
they  are  consequently  able  to  make  prompt 
shipment  of  goods,  although  at  the  present  rate 
of  demand  their  exceptional  facilities  promi- 
ise  to  be  subject  to  heavy  strain.     In  fact,  the 


The  Vitanola  Factory  - 


business  has  advanced  to  an  extent  which 
threatens  in  the  near  future  to  outgrow  the  new 
building,  a  possibility  which  was  far  beyond  the 
anticipation  of  the  company  when  the  new  plant 
was  occupied  but  a  few  months  ago. 

The  men  in  charge  of  the  destinies  of  the  com- 
pany are,  it  is  needless  to  say,  live  wires  in  every 
respect.  M.  C.  Schiff,  the  president  of  the  com- 
pany, devotes  himself  to  its  general  finances; 
S.  S.  Schiff,  vice-president  and  treasurer,  gives 
his  personal  attention  to  the  manufacturing  end; 
Jeffrey  B.  Schiff,  the  secretary,  has  for  his  spe- 
cial province  the  direction  of  the  sales  end. 

A  hearty  invitation  is  extended  the  trade  to 
visit  the  company  in  its  new  quarters,  which 
are  easily  reached  by  taking  the  Racine  ave- 
nue car  on  State  street,  to  Thirty-fifth  and  walk- 
ing two  blocks  east.  They  will  find  a  superb 
plant,  will  be  interested  in  the  various  styles 
of  Vita-Nolas  and  especially  in  the  rigid  system 
of  inspection  so  vital  in  an  industry  of  this  kind 
and  which  goes  far  to  insure  the  maintenance 
of  the  standard  of  quality  which  has  been  from 
the  first  the  ideal  of  the  company. 

THE  STEWART  MILITARY  MODEL 

Stewart  Phonograph  Corp.  Offers  New  Army 
and  Navy  Model  With  Special  Features 


Chicago,  III.,  September  4. — The  Stewart  Pho- 
nograph Corp.  has  brought  out  a  new  Army  and 


Stewart  Military  Model 

Navy  Model  equipped  with  their  patented  tone 
arm  and  horn  amplifier.     The  machine  is  ad- 


Get  Your 


Orders  In 


GABELOLA-NOW! 


"The  instrument 
that  is  almost 
human." 

Plays  without 
winding  — -without 
changing  needles 
—  without  chang- 
ing records.  Merely 
press  a  button  and 
an  entire  evening's 
entertainment  of 
24  selections  is 
launched. 


GABEL'S 

210  N.  Ann  Street 


and  be  prepared 
for  an  unprece- 
dented demand  for 
this  most  unique 
and  truly  wonder- 
ful instrument  of 
sound  reproduc- 
tion. 

GABELOLA  is 

going  big!  Are  you 
participating  in  its 
popularity  ? 


ENTERTAINER  CO. 

General  Offices  and  Factory 

CHICAGO,  ILL. 


Gabel's  Entertainer  Sales  Co.,  Suite  512,  No.  117  N.  Dearborn  St.,  Chicago 
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mirably  adapted  for  military  entertainment  pur- 
poses as  it  combines  to  a  remarkable  degree 
compactness  and  large  volume  of  tone.  The 
small  talking  machine  often  has  the  disadvantage 
of  confined  tone,  but  the  special  Stewart  tone 
arm  and  horn  eliminates  this  difficulty.  The 
model  is  set  in  a  sturdy  suitcase  designed  to 
withstand  rough  usage.  The  outside  is  in  gun- 
metal  finish  and  the  inside  is  lined  with  khaki. 
It  has  a  capacity  of  twelve  twelve-inch  records. 
The  motor  is  a  strong  single  spring  motor  so 
simple  in  construction  as  to  permit  of  almost  all 
repairs  by  the  veriest  amateur. 

The  Stewart  concern  is  prepared  for  an  ex- 
ceedingly busy  fall  and  winter  trade  and  seems 
especially  pleased  at  the  manner  in  which  the 
new  single  spring  motor  is  selling. 


DEATH  OF  SAMUEL  0.  WADE 

Veteran  Manufacturer  of  Talking  Machine  Ac- 
cessories Dies  at  Home  in  Chicago  on  Sep- 
tember 2 — Had  Host  of  Friends  in  Trade 


Chicago,  III.,  September  10. — The  talking  ma- 
chine trade  generally  throughout  the  country 


Samuel  O.  Wade 

will  regret  to  hear  of  the  death  of  S.  O.  Wade, 
inventor  and  manufacturer  of  the  Wade  fibre 
needle  cutter.     Mr.  Wade  passed  away  at  his 


home  on  Lake  Park  avenue  last  Sunday  after 
a  brief  illness  of  heart  trouble  superinduced  by 
overwork.  Until  recently  he  had  always  been 
apparently  in  good  health  and  his  friends  will 
have  difficulty  in  believing  that  he  is  no  longer 
with  us.  The  funeral  services  took  place  at  the 
chapel  at  Fortieth  and  Cottage  Grove  avenue, 
Monday  afternoon  at  5  o'clock  under  the  au- 
spices of  the  Knight  Templars,  of  which  he  was 
a  member.  The  burial  was  at  Revere,  Mo., 
where  he  was  born  forty-nine  years  ago. 

Mr.  Wade  came  from  his  native  town  to  Chi- 
cago when  a  young  man  of  twenty,  and  for  some 
years  was  connected  with  the  sporting  goods 
house  of  A.  G.  Spalding.  In  1902  he  was  mar- 
ried to  Miss  Vesta  Andrews,  at  Chillicothe,  111., 
and  for  several  years  was  associated  with  the 
pearl  button  industry  in  that  city.  Returning 
to  Chicago,  he  was  for  some  time  superintend- 
ent of  the  factory  of  the  Van  Dorn  Steel  Rod 
Co.,  but  about  eight  years  ago  invented  his  first 
fibre  needle  cutter  and  commenced  its  manu- 
facture in  a  small  shop  on  Madison  street.  For 
several  years  he  was  in  charge  of  the  repair  de- 
partment of  the  Chicago  Talking  Machine  Co., 
conducting  his  manufacturing  business  at  the 
same  time.  About  five  years  ago  he  produced 
the  present  Wade  cutter,  involving  a  new  prin- 
ciple in  construction  and  later  built  the  present 
factory. 

Mr.  Wade  had  a  host  of  personal  friends  in 
the  trade,  especially  among  the  jobbers,  and  for 
some  years,  with  his  wife,  had  mingled  with 
them  during  the  annual  meetings  of  the  Na- 
tional Talking  Machine  Jobbers'  Association. 

The  business  will  be  continued  without  inter- 
ruption under  the  direction  of  Mrs.  Wade,  who 
for  years  has  been  his  partner  in  the  firm  of 
Wade  &  Wade. 


CABINETS  TO  BE  IN  GREAT  DEMAND 

Unusual  Activity  in  the  Record  Cabinet  Field 
During  the  Coming  Fall  and  Winter  Is  the 
Prediction  of  John  F.  Mortenson,  of  Chicago 
— Two  Popular  Styles  of  Salter  Cabinets 


Chicago,  III.,  September  4. — John  F.  Mortenson, 
president  of  the  Salter  Mfg.  Co.,  makers  of  cabi- 
nets, expects  a  demand  this  fall  in  excess  of  the 
supply.  The  fact  that  throughout  the  past 
spring  and  summer  the  smaller  models  have 
been  selling  exceptionally  well  all  over  the 
country  means  that  this  fall  and  winter  the 
owners  of  these  types  will  commence  to  think 
of  purchasing  cabinets.  Mr.  Mortenson  urges 
that  dealers  put  in  their  orders  as  soon  as  pos- 
sible, as  he  is  already  experiencing  some  diffi- 
culty in  having  shipments  go  through  without 
delay. 

Two  of  the  Salter  cabinets,  No.  788  Disc  and 


No.  100  Edison  Disc,  have  been  enjoying  un- 
usually large  sales  of  late.  No.  788  Disc  cabi- 
net, large  enough  to  hold  the  Victrola  IX  or 
any  smaller  machine,  provides  space  for  holding 
152  records  and  stands  35  inches  high,  with  top 
2\}i  inches  by  18^2  inches.  The  cabinet  is 
equipped  with  either  felt-lined  shelves  or  with 
wood  rack  interior.  The  trimmings  are  nickel- 
plated  and  the  door  is  provided  with  a  lock  and 
key. 

Cabinet  100  for  the  New  Edison  A. 100  is  an 
adjustable  record  filing  cabinet  with  a  capacity 


Salter,  Style  100 

for  thirty-two  Edison  records.  It  fits  onto  the 
shelf  of  the  Edison  machine  and  makes  a  very 
attractive  appearance.  It  is  finished  in  any 
(.-nil  >r. 


BIG  RENEWAL  OF  ACTIVITY  REPORTED 

Dealers  Generally  Overcoming  Tendency  To- 
ward Conservatism  Displayed  Earlier  in  the 
Summer  and  Are  Placing  Orders  in  Liberal 
Quantities,  Declares  John  H.  Steinmetz 


Chicago,  III.,  September  8. — A  recent  remark- 
able improvement  and  renewal  of  activities  from 
the  wholesale  standpoint  is  reported  by  John  H. 
Steinmetz,  president  of  the  Empire  Talking  Ma- 
chine Co. 

"For  a  while  during  the  summer  we  found 
dealers    exhibiting   much    conservatism  about 
{Continued  on  page  93) 


AMERICAN 


"As  Beautiful  and  Clear  A  Tone  As  I  Have  Heard  from  Any  Machine" 

This  common  remark  made  by  everyone  hearing  the  American  played.  Months  of  study  and  experimenting  in  the  reproduction  of  tone  and  acoustics 
have  enabled  us  to  perfect  a  horn  which  is  second  to  none.  Each  American  embraces  such  demanded  features  as  Universal  tone  arms,  enabling 
the  playing  of  all  records.  Absolute  noiseless  motors  of  the  highest  grade  manufactured.  Cabinets  which  embody  the  finest  materials  and 
workmanship. 

This  line  of  phonographs,  Mr.  Dealer,  you  shall  find  a  money  maker,  giving  yourself  real 
profits  and  big  sales.    Do  yourself  justice  and  us  a  favor  by  sending  for  our  literature. 


No.  3— $35 


No.  22-$225 


No.  5— $50  No.  6— $60  No.  10— $100  No.  13— $135 

We  stand  back  of  every  American 

AMERICAN  PHONOGRAPH  COMPANY 

111  Lyon  Street  GRAND  RAPIDS,  MICHIGAN 
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The  "Cleartone"  Talking  Machine 

PLAYS  ALL  RECORDS 

Manufactured  and  Guaranteed  by  the 

Lucky  13  Phonograph  Co.,  3  East  12th  Street,  New  York 
LARGEST  DISCOUNTS  IN  THE  TRADE 


Made  in  tzvo  sizes 
No.  50—19"  high.    Retail  $50 
No.  37—17"  high.    Retail  $37 


No.  70 
Height  46 


Retail  Price 
$70 


No.  75 
Height  46" 


Retail  Price 
$75 


... — -s-— *sa 


No.  15 
Retail  Price  $15 
Double  Spring 
Motor 


STEEL  NEEDLES 

50c.  per  thousand  in  million  lots;  45c.  per  thousand  in  ten  million  lots;  60c. 
per  thousand  in  lots  less  than  a  million. 

MOTORS 

No.  01 —  8-i'n.  turntable  $1.25  10-in.  turntable  $1.40 

No.     1 — 10-in.  turntable    2.65  12-in.  turntable   2.95 

No.    6 — 10-in.  turntable,  double  spring...  3.50  12-in.  turntable   3.85 

No.    3 — 12-in.  turntable,  double  spring    6.75 

No.    7 — 12-in.  turntable,  double  spring  7.50 

No.    4 — 12-in.  turntable,  double  spring   9.50 


TONE  ARMS  AND 

Baby,  to  play  7 -in.  records  only. 


REPRODUCERS 


 $  .60 

No.  1 — Tone  Arm  and  Reproducer  90 

No.  2 — Tone  Arm  and  Reproducer,  for  playing  all  records   1.25 

No.  6 — Tone  Arm  and  Reproducer,  for  playing  all  records  high  grade   2.25 

No.  7 — Tone  Arm  and  Reproducer,  for  playing  all  records  high  grade   2.25 

No.  S — Tone  Arm  and  Reproducer,  for  playing  all  records  high  grade   2.25 


MAIN  SPRINGS 


No.  0 — Y$  in. 
No.  1—J4  in. 
No.  2 — 13/16  in. 
No'.  3 — in. 
No.  4 — 1  in. 


20  gauge  8  ft.  6  in.  25c  ea. . 
25  gauge  10  ft.  33c  ea. 
25  gauge  10  ft.  35c  ea. 
25  gauge  11  ft.  43c  ea. 
23  gauge  10  ft.         43c  ea. 


100  lots  20c  ea. 
100  lots  30c  ea. 
100  lots  32c  ea. 
100  lots  39c  ea. 
100  lots  39c  ea. 
100  lots  85c  ea. 


1000  lots  19c  ea. 
1000  lots  29c  ea. 
1000  lots  30c  ea. 
1000  lots  37c  ea. 
1000  lots  37c  ea. 
1000  lots  80c  ea. 


$10.00  per 
still  lower. 


NEEDLE  CUP  COVERS 

thousand,  $9.00  per  thousand  in  5,000  lots.     Larger  quantities 


No.  5—1  3/16  in.  27  gauge  18  ft.        90c  ea, 

GOVERNOR  SPRINGS 

60c  per  hundred.^   Special  price  on  large  quantities  for  motor  manufacturers 

SAPPHIRE  POINTS  AND  BALLS 

Sapphire  Points   1 5c  each  in  100  lots        14c  each  in  1000  lots 

Sapphire  Balls   15c  each  in  100  lots 

NEEDLE  CUPS 

$17.50  per  thousand  in  5,000  lots 


14c  each  in  1000  lots 


$20.00  per  thousand 
still  lower. 


Larger  quantities 


RECORDS 

The  "Popular"  Brand,  10-in.  double  face,  lateral  cut,  all  instrumental: 

30c  in  lots  of  100 
29c  in  lots  of  1000 
28c  in  lots  of  5000 

We  also  manufacture  special  machine  parts  such  as  worm  gears,  stampings, 
or  any  screw  machine  parts  for  motor  manufacturers. 

Special   quotations  given  for  Canada  and  all   other   export   points.  Mer- 
chandise delivered  with  custom  duty,  war  tax  and  freight  paid  by  us. 
Write  for  our  84  page  catalogue,  the  only  one  of  its  kind  in  America. 
Illustrating  33  different  styles  talking  machine  and  over  500  different  phono- 
graphic  parts,   also   gives   description   of   our   efficient   repair  department. 


LUCKY  13  PHONOGRAPH  CO.,  3  East  12th  Street,  New  York 
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what  the  fall  held  for  them,"  said  he,  "but  evi- 
dently they  are  all  satisfied  now  that  big  busi- 
ness is  ahead  because,  we  are  getting  such  a 
marked  renewal  of  big  orders,  which  proves 
beyond  doubt  that  confidence  has  returned  com- 
pletely. We  are  getting  some  extraordinarily 
good  reports  from  the  agricultural  districts  and 
there  is  excellent  news  reported  from  the  big 
industrial  centers. 

"Of  course,  a  very  important  contributing 
factor  to  the  business  that  we  are  now  enjoying 
is  that  of  our  Empire  record.  It  has  made  a 
tremendous  hit  and  has  proven  itself  to  be  of 
wonderful  advantage  to  the  dealers,  who  are 
showing  their  appreciation  by  giving  us  the 
biggest  orders  we  have  ever  had. 

"The  Pierre  Phonograph  Co.,  Natchez,  Miss., 
has  taken  on  the  complete  line  of  Empire  ma- 
chines and  records,  and  will  run  an  exclusive 
Empire  store.  J.  P.  Ramsey,  a  man  of  wide 
experience  in  the  music  trade,  is  the  manager 
in  charge.  We  are  now  supplying  our  dealers 
with  some  new  window  signs  and  wall  signs 
that  show  both  the  machines  and  the  records. 
We  think  that  they  are  exceptionally  attractive 
and  form  a  valuable  addition  to  our  list  of 
dealers'  helps." 

The  Empire  Publishing  Co.  has  donated  a  ma- 
chine to  Company  A  of  the  Signal  Corps,  and 
the  machine  will  soon  be  on  its  way  to  Houston 
and  later  to  France.  The  boys  are  very  grate- 
ful for  it  and  since  it  has  been  received  the 
armory,  in  which  the  troops  are  quartered,  has 
been  kept  ringing  with  the  tunes  of  the  busy 
little  instrument. 


TAKE  ON  THE  BRUNSWICK  LINE 

Amarillo,  Tex.,  September  7. — The  Nunn  Elec- 
tric Co.,  of  this  city,  has  recently  taken  on  the 
Brunswick  phonographs  and  will  push  them  vig- 
orously and  has  arranged  for  an  aggressive  sales 
campaign. 


COMPANY  WINS  QUICK  SUCCESS 

Chas.  H.  Elting  &  Co.,  Chicago,  Build  Up  Sub- 
stantial Business  as  Manufacturers  of  Phono- 
graph Motors  in  Short  Period  of  Two  Years 
— Some  Features  of  Their  Product 


Chicago,  III.,  September  5. — One  of  the  rapidly 
expanding  concerns  in  the  Western  supply  trade 


BEARING 


BALL 
BEARING  i 

Elting  Motor  No.  3 

is  Charles  H.  Elting  &  Co.,  of  this  city;  This 
concern  entered  the  phonograph  motor  manu- 
facturing business  only  about  two  years  ago, 
but  previous  to  that  were  long  established  in 
the  business  of  steel  springs  and  machine  parts. 

One  of  the  most  popular  of  the  motors  which 
the  Elting  Co.  is  now  selling  is  known  as  the 
Elting  No.  3,  which  is  illustrated  herewith. 
This  motor  is  proving  to  be  unusually  popular, 
and  many  manufacturers  both  East  and  West 
are  making  it  a  part  of  their  machines.  In 
speaking  of  this  motor,  one  of  the  officials  of 
the  company  said: 

"The  No.  3  motor  is,  so  far  as  we  know,  the 
only  motor  on  the  market  with  ball-bearing 
governor — the  ends  of  the  worm  being  ground 


and  hardened,  and  high-duty  steel  balls  at  the 
bottoms  of  the  governor  bushings,  which  allows 
the  bushings  to  fit  tight  against  the  ends  of  the 
worm  to  avoid  'governor  rattle'  and  at  the  same 
time  overcomes  practically  all  friction  of  the 
high-speed  governor. 

"In  addition,  the  ,  governor  is  die-cast,  as- 
suring absolutely  true-running  parts,  and  light- 
weight. It  is  necessary  that  the  parts  run  per- 
fectly true,  as  the  governor  in 
the  No.  3  runs  at  600  revolu- 
tions to  one  of  the  driving 
gear,  the  high  speed  giving  the 
motor  a  smooth  and  steady 
flow  of  power  on  the  turntable 
shaft. 

"The  hardware  parts  are  of 
the  highest  quality  and  are 
finished  with  the  best  grade  of 
nickel  plating.  The  frame  is 
of  cast  construction,  also 
nickel  plated — not  painted  or 
brushed.  Each  and  every  part 
of  the  motor  is  inspected  and 
tested  before  being  put  in  the 
assembly,  and  the  result  is  that 
we  now  have  the  highest  qual- 
on  the  market  at  anywhere  near 
The  No.  3  motor  is  a  very  compact 
and  powerful  outfit,  weighing  but  eleven  pounds 
complete,  and  yet  having  playing  capacity  for 
three  twelve-inch  lateral  cut  records  of  standard 
length." 


THICK  PLATE  AND 
SLEEVE.  ONE- 
PIECE  SOLID  DIE- 
CASTI  NG.THEREFORE 
RUNS  ABSOLUTELY 
TRUE 

BALL 


lty  motor 
the  price. 


HEADS  TALKER  DEPARTMENT 

Miss  Johnnie  Mae  Harper,  who  for  the  past 
four  years  has  been  connected  with  the  Berry 
Hill  Co.  and  other  leading  Victor  dealers,  in 
Phoenix,  Ariz.,  has  been  placed  in  charge  of 
the  Victrola  and  Edison  Diamond  Disc  depart- 
ments in  the  store  of  F.  L.  Wightman,  Globe, 
Ariz. 


Two  Profit-Makers  in  One! 


A  practical,  low-priced  combination  with  which  to  beat  competition  of  cheap 
machines  and  increase  record  business  !  A  $15.00  or  $25.00  Victrola  set  into 
a  Converto  Cabinet  makes  a  handsome  cabinet  outfit,  improving  the  sound, 
protecting  the  machine  and  providing  dust-proof  record  compartment.  Machine 
remains  portable 


CONVERTO 


PATENT  APPLIED  FOR 

Talking  Machine 
Cabinet 


Owners  of  small  \  ictrolas  want  a  Converto  the 
minute  they  see  it.  Victor  dealers  all  over  are 
selling  many  of  them.  Send  for  sample,  look  at  it, 
set  a  machine  in  it,  play  it!  It  will  talk  "sales"  to 
you  instantly.  You  will  see  a  new  field  for  profit ; 
you  will  fear  less  the  competition  of  low-priced 
cabinet  machines.  You  will  be  in  a  stronger  position 
than  ever! 

Good  profit ;  quick  turnover ;  easy  to  handle.  WriU 
or  ivire  at  once  for  prices,  sample  or  both. 


The  C.  J.  Lundstrom  Mfg.  Co. 


LITTLE  FALLS,  N.  Y. 


Branch  Office:  Flatiron  Bid.' 


New  York  City 


Setting  Victrola  into  Cabinet 


Sound  Doors  Open  for  Playing 


Completely  Closed 
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You  Eventually  Will  Want  to  Sell 


No.  3 — Oak  or  Imitation  Mahogany 
17xl8V2-vl3  inches  high,  $30.00 


No.  5 — Quartered  Oak  or  genuine  Mahogany 
19%x21%xl4%,  $50.00 


PHONOGRAPH 

The  Phonograph  of  the  Century 


BECAUSE 

Century  Phonographs  are  not  an 
experiment. 

^  Century  Phonographs  are  acousti- 
cally, mechanically  and  artistically 
perfect. 

^  Century  Phonographs  play  per- 
fectly all  disc  records,  whatever 
the  make,  type  or  size. 

We  have  made  cabinets  for  the  large 
manufacturers  for  years  and  till  a  few 
months  ago  seventy- five  per  cent,  of 
the  phonographs  illustrated  on  these 
pages  were  of  our  make  with  special 
labels  or  were  made  with  our  cabinets. 
Besides,  the  tone  arm  most  widely 
used  on  the  better  independent  phono- 
graphs was  originated  by  us. 

^  Because  ours  is  a  financially  and 
morally  responsible  concern. 

Because  our  large  plant  at  Utica, 
N.Y.,  is  the  most  modernly  equipped 
plant  of  its  kind. 

^  Because  the  line  is  complete, 
ranging  in  prices  from  $30  to  $200. 

^  Because  it  yields  the  maximum 
possible  profit. 

^  Because  dealer  helps  will  be  fur- 
nished to  you. 


Y. 


OU  should  begin  NOW,  in  plenty  of 
time  for  the  Fall  and  Holiday  season. 

Our  catalog  and  our  proposition,  both 
highly  interesting,  will  be  sent  to  you  at 
once  upon  receipt  of  request 

Century  Cabinet  Co. 

1603-25  West  45th  Street         NEW  YORK 


[  No.      1  —  Quartered 
Oak  or  genuine  Ma- 
hogany, 18%x20>4x 
i2Vi  inches,  $75.00 


Plant  of  the  Century  Cabinet  Co.,  Utica,  N.Y 
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JOINS  EXECUTIVE  STAFF 

H.  C.  Ernst  to  Assist  General  Manager  Keith  at 
Executive  Offices  of  N.  Y.  Talking  Machine  Co. 


R.  J.  Keith,  general  manager  of  the  New  York 
Talking  Machine  Co.,  Victor  distributor,  has 
announced  the  appointment  of  H.  C.  Ernst  as 

a  member  of  the 
company's  staff  at 
the  executive  of- 
fices. He  will  assist 
Mr.  Keith  in  the 
executive  end  of  the 
work  of  both  the 
New  York  Talking 
Machine  Co.  and 
the  Chicago  Talk- 
ing Machine  Co. 

Mr.  Ernst's  busi- 
ness training  and 
experience  date 
back  some  twelve 
years  when  he  pre- 
sented himself  at 
the  employment  de- 
H.  C.  Ernst  partment     of  the 

National  Cash  Register  Co.,  Dayton,  Ohio, 
after  graduating  from  the  University  of  Wiscon- 
sin. He  expressed  a  willingness  to  start  at  the 
bottom  and  his  first  position  was  that  of  guide; 
his  duties  consisting  of  escorting  the  visitors 
through  the  company's  plant. 

He  was  soon  promoted  to  the  post  of  traveling 
lecturer  and  was  later  placed  in  charge  of  the 
lecture  and  educational  department.  He  com- 
pleted a  course  in  one  of  the  famous  N.  C.  R. 
classes  in  salesmanship  and,  although  he  was 
successful  in  this  territory,  he  was  shortly  re- 
called and  appointed  director  of  welfare  and  as- 
sistant to  the  president  of  the  company. 

After  eight  years'  service  with  the  National 
Cash  Register  Co.,  Mr.  Ernst  joined  the  staff  of 
the  Stenotype  Co.,  of  Indianapolis,  starting  as 
a  salesman.  He  was  promoted  to  the  post  of 
special  representative  and  eventually  was  made 
district  manager  with  headquarters  in  Cleveland. 
In  recognition  of  his  work  he  was  promoted  in 
1916  to  the  post  of  assistant  to  the  president  of 
the  Stenotype  Co.,  in  which  capacity  he  served 
until  he  joined  the  forces  of  the  New  York 
Talking  Machine  Co. 

His  wide  experience  in  the  most  important 
phases  of  industrial  affairs  will  doubtless  enable 
Mr.  Ernst  to  render  practical  assistance  and 
service  to  the  clients  of  this  establishment. 


K.  R.  MOSES  TO  OFFICERS'  CAMP 

Former  Member  of  Thos.  A.  Edison,  Inc.,  Sales 
Staff  Tells  of  the  Comfort  Afforded  by  the 
Phonograph  to  Soldiers  in  Camp 


K.  R.  Moses,  sales  manager  of  the  Diamond 
Amberol  division  of  Thomas  A.  Edison,  Inc., 
who  enlisted  as  a  private  a  few  months  ago  and 
was  in  the  Quartermaster's  Department,  New 
York,  started  a  week  ago  for  the  Second  Officers' 
Training  Camp,  at  Fort  Myer,  Va.  He  will  be 
given  three  months'  intensive  training,  at  the 
end  of  which  he  may  qualify  as  an  officer  and 
receive  his  commission. 

Before  starting  Mr.  Moses  dropped  in  on  his 
old  associates  at  Orange,  N.  J.,  and  said  good- 
bye.   In  commenting  on  camp  life  he  said: 

"At  night  we  fellows  gathered  around  the 
'army  phonograph'  and  while  it  led  us  we  sang 
until  orders  came  to  turn  in,"  said  Moses.  "I 
never  knew  what  solace  a  phonograph  could 
be  until  thrown  into  camp  life  to  actually  rough 
it  as  a  soldier  does.  There  are  bands  that  play 
when  you  are  on  parade  or  at  ceremonies,  but 
it  is  the  good  old  standby — the  phonograph — that 
keeps  the  soldier  boys  humming — anxious  to 
fight." 


STERN  CORP.  OPENS  NEW  STORE 


Will  Feature  Rex  Phonograph  in  New  Head- 
quarters in  Richmond,  Cal. 


Richmond,  Cal.,  September  10. — The  Stern  Talk- 
ing Machine  Corp.,  handling  Rex  phonographs 
and  records,  opened  an  elaborately  fitted  store 
at  721  Macdonald  avenue  last  week.  Several 
demonstration  rooms  have  been  installed  in  the 
new  store  and  an  attractive  display  of  machines 
occupies  the  main  floor.  The  record  racks  con- 
tain a  very  comprehensive  assortment  of  records 
of  all  descriptions,  and  the  firm  is  already  en- 
joying a  very  profitable  business. 


OPENS  NEW  PATHEPHONE  AGENCIES 


Buffalo,  N.  Y.,  September  7. — Victor  &  Co., 
Pathephone  jobbers,  have  opened  two  new 
Pathephone  agencies  at  Niagara  Falls.  The 
prospects  for  Pathephone  business  for  the  fall 
are  very  bright,  according  to  this  firm. 


The  Dayton  Dry  Goods  Co.,  a  large  depart- 
ment store  in  Minneapolis,  will  maintain  a  large 
and  well-stocked  Victrola  department. 


Wouldn't  You  Like  to  Have 
This  Happen  in  Your  Store? 

"For  the  last  week  we  have  had  a  Motrola  in  the  window  attached 
to  an  $80  machine.  As  a  result  of  this,  a  party  came  in  late 
yesterday  afternoon  and  we  sold  a  Motrola.  While  waiting  for  the 
parcel  to  be  wrapped,  the  writer  sold  him  a  $250  Edison." 

That's  what  one  of  the  largest  dealers  in  Boston  writes  us.  His  original  letter 
(and  many  others  proving  the  quick  salability  of  the  Molrola)  is  in  our  files. 

So  you  see  that  the  Motrola  helps  sell  phonographs  and  records,  and  at 
the  same  time  earns  additional  profits  by  selling  other  Motrolas 
too. 

Motrola  Ends  Winding  Drudgery 

It  winds  phonographs  by  electricity.  Easily  attached  in  place 
of  winding  handle.    Insures  perfect  time  and  tone. 

Write  for  details  of  oar  interesting  trial  offer 

JONES  MOTROLA 

Incorporated 
29  West  35th  St. 
New  York 


MOTROLA 


1000 
PHONOGRAPHS 

YOUR  1 

CHANCE 

FOR  A 

BIG 

CLEAN-UP 

We  have  1000 
phonographs  of 
various  styles 
and  sizes  which 
we   intend  to 
close  out  at  once. 
No  reasonable 
offer  for  the 
whole  or  part  of 

,1          1    .          £  1 

the   lot  refused. 

DEUTSCH 
BROS. 

123RD  STREET  AND 
3rd  AVENUE 

NEW  YORK 

1000 
PHONOGRAPHS 
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The  Columbia  line  is  a  magnificent  line  of  product — 
instruments  and  records,  both.  But  the  product  to 
be  sold  is  no  more  important  than  the  man  who  sells 
it,  the  selling  policy  behind  it  and  the  demand  in 
front  of  it. 

Columbia  Graphophone  Co. 

Wcolworth  Building,  New  York 


RECORDS  IN  FOREIGN  LANGUAGES 


Columbia  Men  Hold  Conference  so  as  to  Meet 
Increasing  Demand  for  These  Records — Im- 
portant Matters  Discussed  at  Gathering 


and  a  trip  through  the  spacious  Columbia  fac- 
tories at  Bridgeport  was  a  fitting  finale  to  a  very 
successful  meeting. 


The  growing  importance  of  the  international 
record  department  of  the  Columbia  Graphophone 
Co.,  New  York,  was  emphasized  recently  when 
a  conference  was  held  at  the  general  offices  of 
the  department  to  discuss  preparations  for  han- 
dling the  steadily  increasing  demand  for  records 
in  foreign  languages.  The  men  who  attended 
the  conference  were  the  following:  A.  M.  Thall- 
mayer,  Philadelphia;  John  Biro,  New  York;  S. 
Lemberg,  Chicago,  and  T.  Porske  and  K. 
Wolf,  of  the  international  record  department. 
Each  of  the  visitors  represented  one  of  the 
Columbia  wholesale  districts. 

The  conference  was  in  charge  of  Anton  Heindl, 
manager  of  the  department,  assisted  by  Louis  D. 
Rosenfield,  the  department's  sales  manager.  The 
occasional  presence  of  E.  N.  Burns,  of  the  com- 
pany, contributed  to  the  value  of  the  occasion, 
and  he  gave  a  number  of  interesting  talks  deal- 
ing with  general  conditions  and  more  specifically 
with  the  international  record  situation. 

The  conference  lasted  one  week  and  was  note- 
worthy for  the  number  of  important  matters 
which  were  discussed,  and  the  atmosphere  of 
enthusiasm  and  optimism  which  prevailed  at  all 
times. 

A  luncheon  and  timely  address  by  George  W. 
Hopkins,  general  sales  manager  of  the  company, 


UNDER  NEW JHANAGEMENT 

The  Flemish  Phonograph  Co.  Changes  Manufac- 
turing Policy  as  Well  as  Management — To 
Make  One  Style  of  Phonograph  Only 


Within  the  last  month  the  management  of  the 
Flemish  Phonograph  Co.  has  changed.  The  men 
now  in  active  charge  are  R.  L.  Kenyon,  presi- 
dent and  general  manager;  W.  J.  Lohn,  secre- 
tary, and  J.  A.  Day,  sales  manager.  Their  manu- 
facturing plans  have  also  changed  considerably. 
Whereas  in  the  past  as  many  as  sixteen  different 
models  of  the  Flemish  talking  machine  have 
been  manufactured,  the  present  management 
have  decided  to  devote  all  their  energies  to  the 
production  of  one  model  and  to  have  that  style 
as  near  perfection  as  possible.  They  have 
selected  a  floor  model  standing  40  inches  high 
and  have  embodied  in  that  their  most  modern 
improvements.  All  parts  used  in  the  manufac- 
ture of  the  Flemish  Phonograph  are  made  by 
the  company  in  their  two  large  factories.  The 
Brooklyn  factory  is  entirely  devoted  to  the 
manufacturing  of  motors,  while  that  in  Mexico, 
N.  Y.,  makes  the  cabinets.  Another  factory 
building,  now  in  the  course  of  erection  at  the 
latter  place,  will  greatly  increase  their  facilities. 
Another  improvement  is  in  the  sound  box  and 
motor  which  has  been  installed  since  the  new 
management  has  taken  hold. 


The  VICSONIA 

is  different 


By  the  use  of  machined  bronze  castings,  our  special  diaphragm 
(not  mica),  and  the  proper  construction  for  the  playing  of  EDISON 
Records,  we  obtain  a  result  that  is  different. 

Send  us  $3.50  and  we  will  send  you,  on  approval,  a  N.  P. 
VICSONIA,  with  permanent  sapphire  point  and  you  can  see  for 
yourself  how  natural  and  pleasing  is  its  tone.  Compare  it  with  any 
other  attachment  for  the  playing  of  Edison  Records  on  other  phono- 
graphs and  if  you  do  not  think  the  VICSONIA  superior  we  will 
refund  your  money  if  you  return  it  to  us  in  good  condition  within 
ten  days. 

Vicsonia  Manufacturing  Company,  Inc. 

313  East  134th  Street  NEW  YORK 


UNIT  CONSTRUCTION  CO.  EXHIBITS 

Manufacturers  of  Unico  Booths  Have  Attrac- 
tive Displays  at  Conventions  of  Both  Ne- 
braska and  Iowa  Dealers  at  Omaha  and  Des 
Moines,  With  H.  C.  Baisch  in  Charge 


The  conventionists  who  attended  both  the 
Nebraska  and  Iowa  Conventions  of  Victor  deal- 
ers were  granted  a  real 
treat  by  the  Unit  Con- 
struction Co.,  of  Phila- 
delphia. This  enterpris- 
ing concern,  w  h  i  c  h 
makes  a  specialty  of 
manufacturing  the  fa- 
mous Unico  demonstra- 
tion booths,  sent  a 
direct  personal  repre- 
sentative in  the.  form  of 
H.  C.  Baisch,  who  made 
a  special  trip  out  from 
Philadelphia  to  be  pres- 
ent at  both  Des  Moines 
and  Omaha  when  the 
dealers  were  in  town. 
Mr.  Baisch  had  a  real 
practical  exhibit  with 
him,  consisting  of  two 
complete  installations  of 
Unico  booths,  a  record 
counter  and  a  record  fil- 
ing rack  for  the  deal- 
er's stock.  The  dealers 
were  enabled  to  see  the 
really  high  class  effect 
that  is  produced  when  a 
talking  machine  dealer  furnishes  his  store  with 
Unico  equipment. 


H.  C.  Baisch 


NEW  LYRAPHONE  RECORD  CATALOG 

Complete  Copies  of  New  Volume  Being  Mailed 
Out  to  Dealers  in  All  Sections 


The  Lyraphone  Co.  of  America  has  just  issued 
their  first  catalog  of  new  Lyric  records,  and  it 
is  already  being  mailed  to  talking  machine 
dealers  in  all  parts  of  the  country.  The  front 
cover  of  the  catalog  is  a  very  artistic  piece  of 
work  and  the  whole  shows  that  it  has  been 
compiled  with  much  care.  An  introduction 
follows  by  Thomas  Quinlan,  managing  director 
of  the  concern,  under  the  caption  "Musical 
Sounds — Their  Relation  to  Lyric  Records."  The 
catalog  of  selections  covers  practically  every 
sphere  of  musical  composition.  On  the  rear 
cover  is  reproduced  a  photograph  of  the  new 
factory  of  the  company  which  is  located  in 
Brooklyn,  New  York. 


The  Mascot  Talking  Machine  Agency,  of 
Austin,  Tex.,  has  been  incorporated  with  a  capi- 
tal stock  of  $5,000,  the  incorporators  being  Jos. 
C.  Kerbey,  R„  S.  Robinson  and  T.  J.  Caldwell. 


A  certificate  of  incorporation  has  been  issued 
to  the  Paramount  Phonograph  Co,  .of  Cleve- 
land, O.,  capitalized  at  $5,000, 
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Mr.  Victor  Dealer 

There  Money  in 


■  Why  Sell  an  Empty  Victrola? 

|  Why  not  fill  it  with  READY-FILE  and  get 

=-  an  extra  profit  on  every  Victrola  X  and  XI 

■  you  sell? 

J  READY-FILE  will  put  pep  in  your  talking 

H  machine  accessory  business.      It  will  speed 

■  up  your  record  sales.  Hundreds  of  dealers 
J  say  so. 

Our  dealer-helps  add  ginger  to  the  selling, 
jj        Other  Victor  dealers  have  increased  their 
profits  through  READY-FILE.    So  can  you. 
Fall  and  Winter  business  is  ready  for  picking. 


B      Write  your  favorite  distributor  today.      He'll  supply  you  with  READY- FILE.  ■ 


tT  A  TTTT   PT   Protects  records.    It  is  simple  and  con- 

AvJ_^i\..L>'  *  *  IJ-^i-^  venient  and  actually  creates  a  desire  for 
more  records.  It  sells  itself  when  properly  displayed  in  a  machine. 
The  retail  price  is  $6.00  a  set. 

 TEST  READY-FILE 


Fill  out  the  coupon  and  send  your  check  for  $4  for  sample  set. 
If  in  30  days  you  don't  find  it  a  good  seller,  return  it  and  get 
your  money. 

Firm  Name  .'„.:..   

Street  and  Number  _  _    

City.  ;   ;  

Favorite  Distributor  


State... 


READY-FILE  CO.,  Inc. 

INDIANAPOLIS,  IND.,  U.  S.  A. 
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EDMUND  F.  SAUSE'S  NEW  POST 

Appointed  Export  Manager  of  the  Columbia 
Graphophone  Co. — Experienced  and  Popular 


Edmund  F.  Sause,  assistant  to  the  United 
States  manager  of  the  Columbia  Graphophone 
Co.,  New  York,  has 
been  appointed  ex- 
port manager  of  the 
company.  Mr.  Sause 
assumed  these  duties 
this  week,  and  in 
view  of  the  fact  that 
he  occupied  the  post 
of  export  manager 
for  a  year  and  a  half 
prior  to  his  becom- 
ing assistant  to  the 
U.  S.  manager  he  is 
perfectly  at  home  in 
his  present  post. 
Mr.  Sause  is  one 
of  the  best-known  and  most  popular  members 
of  the  Columbia  Graphophone  Co.'s  executive 


E.  F.  Sause 


forces,  having  been  connected  with  the  company 
for  the  past  thirteen  years,  i'-e  greater  part  of 
which  was  spent  in  the  expo  t  department.  He 
has  visited  practically  all  of  the  Latin-American 
countries,  and  numbers  among  his  personal 
friends  many  of  the  Columbia  Co.'s  representa- 
tives in  these  countries.  He  is  fully  conversant 
with  the  innumerable  details  incidental  to  the 
rendition  of  service  to  the  Columbia's  export 
clientele. 

While  occupying  the  position  of  assistant  to 
the  U.  S.  manager  Mr.  Sause  supervised  the 
furnishing  and  decoration  of  the  Columbia  Co.'s 
magnificent  Fifth  Avenue  Shop.  He  worked 
indefatigably  to  make  this  establishment  thor- 
oughly representative  of  the  most  advanced 
ideas  in  the  retail  world,  and  the  success  that 
he  achieved  is  indicated  in  the  country-wide  at- 
tention which  the  Columbia  Co.'s  Fifth  Avenue 
Shop  is  arousing. 

A.  E.  Garmaize,  formerly  manager  of  the  Co- 
lumbia Co.'s  export  department,  has  been  ap- 
pointed manager  of  the  copyrights  division. 


If  you  can't  look  wise,  try  to  look  interested. 


To  Phonograph  Dealers  in 

INDIANA  and  KENTUCKY 


An 

Enlargement 
of  the 

Pathe 
Sapphire 
Ball 

and  Pathfi 
Record  Grooves 


WHAT  is  the  thing  you  want 
most  in  your  business? 
Isn't  it  a  line  of  phonographs  that 
are  quicl(  sellers? 

How  about  a  line  that  is  not 
only  a  quick  seller,  but  also 
makes  such  a  complete  tie-up 
with  the  purchaser  that  you  re- 
ceive his  almost  unlimited  pat- 
ronage? 

Exactly  such  a  proposition, 
we  offer  you  in  the  Pathephone 
and  Pathe  Double  Disc  Records. 

The  Pathephone  with  its  big 
exclusive,  non-competitive  sell- 
ing argument — the  Pathe  Sap- 
phire Ball — puts  every  Pathe 
dealer  in  a  unique  position  in  his 
locality. 

But  we  are  able  to  offer  still 
more.  We  can  give  you  not 
only  this  swift-selling,  satisfac- 
tion-creating line,  but  also 
prompt,  satisfactory  service  on 
instruments  and  records. 

Write  us  to-day  for  full  details 
on  our  ever-ready  service  on 
Pathephones  and  Pathe  Records. 
If  you  are  not  now  handling  the 
Pathe  line,  we  have  a  proposi- 
tion which  is  so  interesting  you 
cannot  afford  not  to  know  about 
it.    Write  us  to-day. 


M00NEY- MUELLER -WARD  COMPANY 

Distributors  for 

Pathephones  and  Pathe  European  and  American  Double   Disc  Records 
INDIANAPOLIS,  IND. 


READY=FILE  SYSTEM  IN  NEW  MACHINE 

Popular  Filing  Device  Adopted  by  A.  C.  Becken 
Co.  for  New  Product — President  Wilking  Has 
Excellent  Trip — Proving  a  Record  Season — 
Interesting  Sales  Helps  for  the  Dealers 


Indianapolis,  Ind.,  September  7. — The  longest 
feather  yet  stuck  in  the  cap  of  the  Ready-File 
Co.,  Inc.,  of  this  city  is  the  recognition  given  the 
simple  record  filing  device  manufactured  by  this 
company,  by  the  A.  C.  Becken  Co.,  Chicago, 
wholesale  jewelers,  who  is  putting  a  brand  new 
idea  in  talking  machines  on  the  market. 

President  Frank  O.  Wilking,  of  the  Ready- 
File  Co.,  has  just  returned  from  an  extensive 
business  trip  to  the  West,  including  Chicago,  and 
he  brings  back  a  glowing  account  of  the  new 
talking  machine  soon  to  be  put  on  the  market, 
and  the  fact  that  A.  C.  Becken  &  Co.,  after  an 
exhaustive  survey  of  various  filing  systems,  de- 
cided to  equip  their  new  machine  with  Ready- 
File  exclusively. 

"It  was  a  notable  victory  for  Ready-File,"  said 
President  Wilking.  "I  feel  proud  that  our  ac- 
cessory is  to  be  a  part  of  this  new  phonograph. 
I  imagine  that  the  trade  announcement  of  this 
machine  will  create  considerable  talk,  because 
the  instrument  is  one  of  the  handsomest  I  have 
ever  seen." 

Incidentally,  it  might  be  mentioned  that  the 
fall  and  winter  business  for  Ready-File  is  grow- 
ing by  leaps  and  bounds.  The  other  day  the 
company  booked  an  order  for  1,000  sets  of 
Ready-File  for  the  Rudolph  Wurlitzer  Co.,  Cin- 
cinnati and  Chicago.  Lyon  &  Healy,  Chicago, 
also  gave  a  large  fall  order. 

The  Ready-File  Co.,  although  it  distributes 
exclusively  through  jobbers,  does  not  overlook 
the  dealer  and  has  prepared  some  interesting 
dealer-helps  for  him.  The  motto  of  the  com- 
pany is  to  put  the  goods  on  the  shelves  and  then 
help  move  them  promptly  and  satisfactorily. 

According  to  President  Wilking,  the  company 
expects  to  do  the  biggest  business  this  year  that 
it  has  ever  done  since  its  organization. 


BECOME  DELPHEON  DISTRIBUTORS 

The  Delpheon  Sales  Co.  to  Cover  New  York 
Territory  for  the  Products  of  Delpheon  Co. 


The  Thornell-Manton  Co.,  25  Church  street, 
New  York,  has  changed  its  name  to  the  Del- 
pheon Sales  Co.,  with  executive  offices  and 
showrooms  at  the  same  address,  and  will  act 
as  a  distributor  in  this  territory  for  the  products 
of  the  Delpheon  Co.,  Bay  City,  Mich.  This 
company  manufactures  the  Delpheon  phono- 
graph which  has  been  on  the  market  for  the 
past  year  and  which  has  won  general  recogni- 
tion and  approval  from  well-known  dealers 
throughout  the  country. 

Pending  further  details  in  connection  with  the 
expansion  and  organizing  of  the  Delpheon  Sales 
Co.  the  management  will  be  conducted  by  J.  D. 
Manton,  of  the  Manton  Shops.  Mr.  Manton  ex- 
pects to  complete  his  sales  staff  in  the  very  near 
future,  and  is  now  making  plans  to  co-operate 
efficiently  with  dealers  in  the  East  handling  Del- 
pheon phonographs.  Mr.  Manton  is  well  known 
in  wholesale  and  retail  talking  machine  circles 
and  is  generally  recognized  as  thoroughly  fa- 
miliar with  the  most  important  phases  of  talking 
machine  merchandising. 


ESTABLISH  MANY  REPRESENTATIVES 

"We  have  established  representatives  in  some 
of  the  most  important  cities,"  said  F.  J.  Leiser, 
president  and  general  manager  of  the  Angelus 
Phonograph  Co.,  New  York.  "The  most  grati- 
fying character  of  our  campaign  to  date  is  the 
fact  that  we  have  received  numerous  repeat 
orders  from  well-known  dealers  who  believe  that 
the  Angelus  phonograph  can  be  profitably  mer- 
chandised in  their  cities. 

"We  are  sparing  no  pains  to  make  the  Angelus 
phonograph  a  quality  proposition  that  will  ap- 
peal to  successful  dealers  and  their  patrons,  and, 
judging  from  the  orders  already  received,  we 
have  every  reason  to  be  well  satisfied  with  our 
progress." 
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THE  TIPHANY  MOTOR 

IS  WORTH  ITS  WEIGHT  IN  GOLD 


THE  TIPHANY  MOTOR 

is  the  only  absolute  dust- 
proof  motor  in  existence, 
concealing  all  gears  and 
shafts,  thus  keeping  the 
parts  clean  and  free  from 
grit. 

THE  TIPHANY  MOTOR 

is  constructed  most  accu- 
rately, using  the  highest 
grade  of  metal  and  skilled 
labor,  the  manufacture  is 
supervised  by  an  expert 
with  over  15  years'  phono- 
graph experience. 

THE  TIPHANY  MOTOR 

is  the  most  unique  and 
compact  and  scientifically 
built  spring  motor  ever  con- 
structed. 


Some  of  the  largest  talking  machine 
concerns  have  given  preference  to 
the  TIPHANY  MOTOR  — there  must 
be  a  good  reason  for  it. 


The  TIPHANY  MOTOR  is  built  for  Talking 
Machines  retailing  from  $50  to  $5,000 

Order  now  your  samples  to  be  delivered  in  October 

Made  In  3  sizes  to  play  2-12",  4-12",  6-12"  records 


A  TALKING  MACHINE 

equipt  with  a  Tiphany  Motor 

Will  sell  at  sight. 

l^ill  please  the  public. 

Will  adv  ertise  your  machines. 

Will  give  you  prestige. 

Will  multiply  your  business. 

Will  be  the  beginning  of  your 
success. 

Will  bring  you  a  good  price. 

Will  give  you  no  repair  troubles 
and  complaints. 

Will  give  the  highest  musical  re- 
sults. 

Will  find  its  way  into  the  homes 
of  music  lovers. 

THE  TIPHANY  MOTOR 

is  fully  nickel  plated  and  highly 
polished. 


THE  TIPHANY  MOTOR  CO.,  32  Union  Square,  NEW  YORK,  U.  S.  A. 


TELEPHONE    STU YVES ANT  396 


CANADIAN  EDISON  DEALERS  HOLD  ANNUAL  CONVENTION 

Several  Hundred  Dealers  Gather  in  Toronto  to  Listen  to  Interesting  Talks  and  Discussions  Re- 
garding Their  Business — A  Delegation  From  the  Factory  Present 


Toronto,  Ont.,  September  8. — Edison  dealers  are 
now  returning  to  their  homes  from  the  second 
annual  convention  of  the  Canadian  Edison 
dealers,  which  was  held  in  this  city  this  week 
and  proved  an  unqualified  success  in  every  re- 
spect. Several  hundred  dealers  were  in  attend- 
ance, and  things  moved  at  a  lively  pace  from 
the  time  the  convention  was  opened  by  H.  G. 
Stanton,  on  September  4,  until  its  official  close 
the  following  day  with  an  automobile  tour. 
"Mr.  Guy  Wise,  Esq.,"  the  sales  play  by  Wm. 
Maxwell,  which  proved  such  a  hit  at  the  recent 
convention  in  New  York,  made  its  first  appear- 
ance on  the  road  at  the  local  convention,  where 
it  repeated  its  former  success. 

Wm.  Maxwell,  vice-president  and  general  sales 
manager  of  Thos.  A.  Edison,  Inc.,  was  the  toast- 
master  at  the  banquet  preceding  the  tone  test 
on  Tuesday  evening  and  introduced  in  turn  the 
various  members  of  the  R.  S.  Williams  &  Sons 
Co.  staff,  the  visiting  jobbers  from  the  United 
States,  L.  M.  Bloom,  of  Cleveland,  and  R.  B. 
Ailing,  of  Detroit,  and  the  various  laboratory 
representatives.  Miss  Christine  Miller  made  one 
of  the  hits  of  the  banquet  with  her  rendition  of 
"Scots  Wha  Hae  Wi'  Wallace  Bled."  Hardy 
William  also  sang  several  numbers,  and  in  addi- 


tion there  was  local  volunteer  and  professional 
talent.  B.  A.  Trestrail,  advertising  manager  of 
the  R.  S.  Williams  &  Sons  Co.,  acted  as  toast- 


members  of  the  Williams  Co.  staff,  discussions 
of  tone  tests,  advertising  Edison  Week,  facts 
from  the  factory,  the  necessity  of  anticipating 
future  needs,  and  mechanical  parts,  led  by  fac- 
tory representatives. 

The  papers  read  at  the  convention  included: 
"Responsibility  of  an  Edison  Dealer,"  by  J.  M. 


Are  You  Ready  for  the  Fall  Rush?  We  Are 

Can  make  immediate  delivery  on  our  new 
2  spring  motors,  new  Jumbo  Tone-arms  and 
new  automatic  stops.    Write  for  information. 

We  can  supply  (out  of  stock)  hardware  for 
phonographs  and  parts.  Can  supply  manufac- 
turers with  highest  grade  mica  diaphragms. 
Have  a  large  supply  of  Ceylon,  Sapphire,  Edi- 
son and  Pathe  Jewel  points.  (Ask  for  our 
Bulletin.) 

LAKESIDE  SUPPLY  CO.,  Inc. 

202  So.  CLARK  STREET.  CHICAGO         Telephone  Harri.on  3840 

Member  Chicago  Association  of  Commerce 


The  Cover  of  the  Convention  Prog 

master  at  the  luncheon  on  Wednesday  and  suc- 
ceeded in  starting  timely  business  discussions. 

Wm.  Maxwell,  vice-president,  Thos.  J.  Leon- 
ard, general  sales  manager,  V.  E.  B.  Fuller, 
general  supervisor,  Arthur  Walsh,  the  violinist, 
H.  D.  Gumaer,  and  D.  M.  Martin  were  among 
the  representatives  from  the  Edison  laboratories. 

In  addition  to  the  address  of  welcome  by  H. 
G.  Stanton,  greetings  from  the  Edison  Co.,  by 
Wm.  Maxwell,  and  the  setting  forth  of  the  ob- 
ject of  the  convention  by  B.  A.  Trestrail,  the 
program  included  the  answering  of  questions  by 


ram,  Showing  Last  Year's  Delegates 

Greene,  Peterborough;  "How  I  Make  Mechani- 
cal Inspection  Pay  Profits,"  by  Mr.  Sloane,  of 
Windsor;  "Patriotism  and  Publicity,"  by  Mayor 
Geo.  A.  Wright,  of  Brockville;  "How  I  Get 
Prospects,"  Mr.  Brannand,  Ottawa;  "How  to 
Sell  the  Amberola,"  D.  C.  Cullen,  of  Kitchener; 
"Records,  Ordering,  Stock  Keeping,  Etc.,"  J.  D. 
Ford,  Toronto;  "How  to  Use  Edison  Litera- 
ture," and  "How  I  Made  My  Store  a  Musical 
Center,"  by  T.  H.  Avery.  There  was  also  a 
demonstration  sale  with  B.  A.  Trestrail  as  the 
salesman  and  J.  D.  Ford  as  the  prospect. 
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.STAR 
SPANGLED  j 
BANNER"  1" 


JOHN 
McCORMACK. 


OH  JOHNNY 

*OX  TROT 

Victor  Hand 


ONE  OF  OUR  MANY  TESTIMONIALS. 


HAT  IT  HAS  ACCOMPLISHED  FOR 
_^THIS  DEALER  IT  WILL 

Accomplish  forYQTJ 
ctual-  statistics 

PROVE  THAT  THIS 
SERVICE  INCREASES 
YOUR  RECORD  SALES  IK/ 

100%  to  400%. 


X|J0HN 
JrftcORMACK 


KEEP  THE 
HOME  HREJ 
BURNING 


(59  IN  STAMPS  WILL/ 
BRING  YOU  THE 
ISSUE    IF  YOU  WRITE) 
A.T  ONCB. 

VICTOR  DISTRIBUTOR/ 

631  BROADWAY    NEW  YORK 
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CRYSTAL  EDGE  MICA  DIAPHRAGMS 


M 
I 


Let  us  send  you  samples  today  of  our  diaphragms  ■ 

and  you  will  readily  understand  why  the  best  talk-  Hj 

ing  machines  are  equipped  with  Crystal  Edge  Mica  jj 

diaphragms  exclusively.  |jj 

■  We  use  only  the  very  finest  selected  mica,  the  best  jjj 

■  diaphragm  material  in  the  world.    To  insure  a  j| 

■  A  supply  for  the  holiday  trade  place  your  orders  jj 
U         *■  *■        immediately.  jl 

I  PHONOGRAPH  APPLIANCE  CO.,  109  West  Broadway,  NEW  YORK  1 


mil  iimm  mi  i  iiiiiiiiiiiii  iiiiiiiiiiiiiiilllll 

NOLAN  WITH  NEW  YORK  T.  M.  CO. 

Well-Known  Record  Expert  to  Give  His  Spe- 
cial Attention  to  Service  for  Dealers — Makes 
Address  Before  Victor  Educational  Convention 


William  H.  Nolan,  formerly  in  charge  of  the 
Victor  record  department  of  Lyon  &  Healy, 
Chicago,  has  joined  the  staff  of  the  New  York 
Talking  Machine  Co.,  Victor  distributor.  He 

will  take  care  of 
special  work  for 
this  company,  and 
his  previous  expe- 
rience well  qualifies 
him  to  render  ex- 
ceptional service  to 
the  company's  deal- 
ers. For  two  years 
previous  to  his  tak- 
ing charge  of  Lyon 
&  Healy's  record 
department,  the 
largest  Victor  re- 
tail department  in 
the  world,  Mr. 
Nolan  did  effective 
W.  H.  Nolan  work  for  the  Victor 

Talking  Machine  Co.  as  a  lecturer  and  educa- 
tional representative.  He  was  so  successful  with 
this  work  that  he  was  selected  to  assist  in  the 
splendid  publicity  work  conducted  by  the  Victor 
Co.  at  the  Panama-Pacific  Exposition. 

As  a  part  of  the  service  plan  for  the  dealers 
of  the  New  York  Talking  Machine  Co.,  General 
Manager  Keith  lias  made  an  excellent  selection 
in  securing  Mr.  Nolan's  services. 

Mr.  Nolan,  who  was  one  of  the  speakers  at  the 
first  educational  convention  of  the  Victor  Talk- 
ing Machine  Co.,  Camden,  N.  J.,  on  August  30, 
spoke  on  the  subject  "Record  Selling,"  and  the 
following  is  a  resume  of  his  interesting  address: 
The  success  of  this  meeting  is  positive  proof  that  one 
can  achieve  what  he  can  conceive,  and  it  is  the  vision  and 
brain  ppwer  of  Mrs.  Francis  E.  Clark,  Mr.  Geissler,  and 
other  leaders  of  this  great  organization,  of  which  we  are 
all  a  part,  that  the  achievements  of  the  educational  depart- 
ment have  been  made  possible.  Upon  the  basis  of  the 
unbelievable  amount  of  work  and  good  accomplished  during 
the  last  six  years,  we  can  all  look  forward  to  wonderful 
developments  along  the  Hues  of  interest  which  this  educa- 
tional department  has  created. 

Effect  on  Tublic — Purchasers — Sales  People 
Public  opinion  is  at  all  times  a  powerful  force  for  good - 
or   evil.     The   Victrola   has   come   to   occupy   a  respected 
position   in   the  mind  of   the  public,   for  no   longer  is  it 
merely  an  instrument  for  passing  pleasure,  but  it  is  now 
a  superb  and  supreme  educational  factor. 

Victor  dealers  are  profiting  directly  and  indirectly  from 
this  program  which  has  done  so  much  to  intrench  the  Vic- 
trola in  the  daily  lives  of  people  everywhere.  And  an  added 
protection  has  been  given  to  the  future  welfare  of  our  in- 
dustry, for  we  know  that  once  an  idea  has  won  its  way 
nationally  into  our  educational  system  it  becomes  more  than 
ever  a  part  of  the  community  life,  and  if  meritable  as  the 
Victor  is — is  there  and  there  to  stay. 

Direct  sales  result  from  the  effect  of  this  educational 
work.  We  know  that  the  sale  of  pianos  has  been  largely 
made  upon  the  educational  appeal.  Fathers  and  mothers 
will  obligate  themselves  to  the  purchase  of  a.  Victrola  with 
the  thought  that  besides  furnishing  general  musical  pleasure 
the  Victrola  in  their  home  will  give  to  their  children  an 
understanding  and  appreciation  of  the  best  in  music.  1 
know  this  from  analysis  made  as  to  what  prompted  pur- 
chasers in  deciding  on  getting  a  Victrola. 

Sales  people  realizing  the  broader  and  deeper  interest 
back  of  the  purchase  are  now  incorporating  into  their  sell- 
ing talk  some  wonderful  educational  advantages  possible 
to  any  home  in  which  there  is  a  Victrola  with  well  selected 
records.  As  a  result,  these  sales  people  make  the  human 
appeal  to  the  intellect,  the  feelings  of  pride  and  educational 
desire,  not  touched  by  instalment  terms,  number  of  albums 
included  or  the  boring  analysis  of  mechanical  features. 


The  first  step  in  record  selling  is  at  the  time  the  Victrola 
is  purchased — yes  that  is  a  fact — yet  dealer  after  dealer, 
and  even  a  number  of  prominent  New  York  concerns,  close 
the  deal  as  quickly  as  possible,  jumbling  together  whatever 
records  they  can  most  easily  dispose  of — -a  serious  mistake, 
and  such  dealers  are  disregarding  their  own  best  business 
interests.  If,  instead,  the  new  purchaser  was  quietly  seated 
at  what  I  might  call  a  service  desk  and  there  come  in  contact 
with  a  sales  person  of  refinement  and  intelligence,  capable 
of  reading  human  nature  and  offering  suggestions  and 
ideas  in  such  a  way  that  the  customer  would  be  more  than 
grateful  for  the  kindly  assistance — the  immediate  sale  would 
not  only  be  greatly  enlarged  but  splendid  future  record 
sales  would  result — and  these  future  record  sales  would  be 
directed  to  the  sales  person  and  concern  offering  such 
service. 

Intensify  the  new  Victrola  owner's  interest  in  his  pur- 
chase by  not  only  aiding  him  in  his  first  selection  of  records, 
hut  through  your  burning  enthusiasm  get  him  to  feel  toward 
the  Victor  catalog  the  way  you  feel — that  it  is  a  continent 
of  undiscovered  possibilities,  offering  a  most  wonderful  and 
delightful  opportunity  for  a  record  selection.  Acquaint 
yourself  with  his  interests,  musical  and  otherwise,  and  you'll 
be  surprised  what  opportunities  are  presented  for  you  to 
enlarge  this  customer's  conception  of  the  pleasures  in  store 
for  him  now  that  he  is  the  owner  of  a  Victrola.  In  brief, 
this  Victrola  buyer  does  not  lose  his  interest  by  being  the 
purchaser  of  records  representing  one  type  of  music,  or  the 
songs  of  one  or  two  artists,  but,  through  a  diversified  and 
interesting  selection,  become  a  record  collector,  a  booster 
for  your  store,  the  best  advertising  medium  you  have — like 
your  electric  sign  he  works  nights  for  you  creating  interest 
among  his  circle  of  friends  who  are  influenced  by  his  judg- 
ment and  enthusiastic  interest. 

Engaging  and  Training  Sales  Teople 

We  all  appreciate  the  fact  that  we  are  engaged  in  the 
sale  of  an  artistic  product,  and  therefore  it  must  be  mer- 
chandised in  an  artistic  manner.  It  goes  without  saying 
that  this  necessitates  a  well  appointed  store  and  every 
facility  for  the  convenient  purchase  of  records.  An  at- 
mosphere that  awakens  the  desire  for  the  finer  things  in 
life,  surroundings  that  are  in  keeping  with  the  art  which 
the  Victrola  and  Victor  records  represent. 

Hut  personality  and  intelligence  will  ofttimes  create  this 
atmosphere  even  in  a  very  simply  appointed  store,  and  the 
engagement  of  such  people  is  a  vital  factor  in  the  building 
of  your  record  business. 

Department  store  methods  cannot  be  applied  to  Victor 
selling.  Ours  is  a  highly  specialized  business,  requiring 
broad  knowledge,  lots  of  selling  initiative,  and  an  overflow- 


ing enthusiasm  for  the  product  being  offered  for  safe,  fur- 
\V==  tlier  intensified  by  a  keen  and  sincere  interest  in  human 
nature.  I  found  I  could  get  such  sales  people  by  making  a 
careful  selection  from  the  music  schools  and  colleges,  young 
ladies  who  could  realize  and  appreciate  the  added  musical 
training  to  be  had  by  being  in  contact  with  such  a  musical 
library  as  a  complete  Victor  stock  represents. 

By  offering  half-day  work,  along  with  full-day  work,  it  is 
possible  to  obtain  the  services  of  young  women  of  person- 
ality and  intelligence,  young  women  appreciative  of  the  op- 
portunity for  a  business  training  combined  with  the  educa- 
tional advantages  connected  with  the  sale  of  Victor  records. 
Such  young  women  radiate  the  spirit  of  happiness,  refine- 
ment, intelligence  and  keen  love  for  the  work  they  are 
engaged  in,  if  connected  with  a  rightly  managed  ,  Victor 
department. 

With  such  splendid  helps  as  special  sales  talks,  the  Victor 
supplements  (which  are  truly  worth  binding),  the  Victor 
catalog,  Book  of  Opera,  What  We  Hear  in  Music,  Listening 
Lessons  in  M\isic  and  other  similar  publications,  a  sales 
person  should  be  able  to  so  present  a  record  as  to  make 
people  forego  other  pleasures  that  they  might  have  in  their 
possession  the  musical  inspiration  contained  on  the  records 
purchased. 

I  can  relate  many  retail  incidents  that  illustrate  the  effect 
on  record  sales  that  an  alert  sales  person  of  personality  has, 
one  of  which  I  might  cite  to  indicate  the  point  that  I  am 
trying  to  make — that  practically  every  record  customer,  if 
properly  handled  and  developed,  will  continue  to  be  a  large 
buyer  of  records,  meaning  continued  profit  and  business 
for  you. 

The  customer  referred  to  is  a  lawyer  who  has  just  pur- 
chased a  Victrola  a  few  months  ago  and  through  the  in- 
telligent appeal  of  the  young  lady  who  waits  upon  him,  has 
become  interested  not  only  in  the  collection  of  records  for 
general  musical  pleasure  but  has  become  actively  and 
enthusiastically  interested  in  the  collection  of  the  records 
illustrating  the  complete  course  in  musical  history  and 
those  selections  which  correlate  with  the  literature  he  is  so 
fond  of  reading.  In  personal  conversation  with  me  he 
stated  his  interest  at  first  was  merely  to  have  the  instrument 
furnish  dance  music  for  his  daughters,  but  through  the 
appealing  explanation  made  to  him  of  the  contents  of  the 
Victor  catalog  he  is  now  interested  in  compiling  a  record 
library  that  will  give  him  far  greater  satisfaction  and  pleas- 
ure than  the  book  library  which  he  already  possesses. 

Record  Sales  Possibilities 
Time  prevents  my  outlining  in  detail  selling  plans  and 
ideas  that  work  for  increased  record  sales,  but  through 
improving  the  store  equipment,  the  personnel  of  the  sales 
force,  more  advertising  literature,  carrying  on  concerts, 
educational  and  other  publicity  work — a  Victor  dealer's  op- 
portunity  is  practically  unlimited. 

For  we  Americans  are  cosmopolitan  in  our  musical  taste. 
We  can  be  interested  in  the  music  of  Italy,  Spain,  Germany, 
France,  Norway,  India  or  Russia.  Unlike  the  average 
foreigner  who  is  interested  only  in  the  music  of  his  own 
land,  we  are  broad  and  sympathetic  in  our  interests,  loving 
the  good  in  the  music  of  all  nations,  therefore  can  be 
appealed  to  in  many  ways. 

Surely  the  present  Victor  catalog  and  each  subsequent 
monthly  issue  furnishes  selling  material  of  the  finest  kind. 
And  the  glory  of  it  all  is  that  the  Creator  of  all  things  good 
planted  deep  in  every  human  heart  the  innate  desire  and 
love  for  the  product  we  are  selling — music.  With  all  of 
these  forces  at  work  for  the  promotion  and  development  of 
a  great  musical  interest,  understanding  and  appreciation,  is 
it  not  time  for  us  to  study  more  deeply  into  the  possibilities 
and  underlying  science  of  our  business — that  of  providing 
humanity  with  the  fourth  greatest  of  life's  essentials — food, 
shelter,  clothing,  music? 


For  REPEAT  ORDERS  sell  the 

SCHUBERT  RECORDS 


ALL 
DOUBLE- 
FACED 


ALL 
ONE  PRICE 
75  CENTS 


VOCAL  -  INSTRUMENTAL  -  BAND  -  PATRIOTIC  -  DANCE 


Every  Schubert  record  is  by  an  artist  the  public 
demands — no  dead  wood,  no  staff  artists  we  have  to 
force  into  popularity. 

The  livest,  most  up-to-date,  fastest  selling 
line  of  records  made 

NEW  LIST  READY  EVERY  MONTH  BY  THE  15th 

The  Schubert  Phonograph  plays  any  disc  record  better  than  you  ever  heard  it  played. 
The  Schubert  Record  is  the  highest  grade  Record  possible  to  make  and  gives  splendid  results- 
Oar  plan  is  one  exclusive  dealer  in  a  locality.     Printed  matter  and  information  on  request. 


THE  FAMOUS 

SCHUBERT 
PHONOGRAPH 
The   only  Phono- 
graph that  satisfies 
a  trained  musician 


THE  BELL  TALKING  MACHINE  CORPORATION 

Offices  and  Show  Rooms,  44  W.  37th  St.,  New  York  Factory,  1  to  7  West  139th  St. 

LOCAL  TERRITORIAL  DISTRIBUTORS 

Scbubert  Phonograph  Distributing  Co.,  308  Lyceum  Bldg.,  Pittsburgh,  Pa. 
J.  A.  Ryarr,  3231  Troost  Ave.  Kansas  City,  Mo._  Smith-Woodward  Piano  Co.,  1017  Capitol  Ave.,  Houston,  Tex. 
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To  the  Livest  Merchant  in  Michigan 


The  Pathe  Sapphire  Ball 

Above  is  a  representation 
of  the  Pathe  Sapphire  Ball 
greatly  enlarged  by  means  of 
a  magnifying  glass. 


YV7E  have  a  message  for  every  merchant  in 
Michigan  and  vicinity  who  would  like  to 
feel  entitled  to  be  called  the  livest  merchant. 

This  message  is  for  every  man  who  has 
vision  to  see  ahead  in  the  phonograph  game. 

It  concerns  a  highly  successful  business,  the 
surface  of  which  has  been  barely  scratched. 
This  business  is  the  Pathe  line  of  Phonographs 
and  Records. 

We  say  that  the  surface  of  this  business  has 
been  barely  scratched,  because  it  is  a  fact  that 
the  Pathephone  —  for  years  the  recognized 
leader  abroad — is  comparatively  new  to  the 
American  public.  But  this  American  public  is 
slowly  but  surely  waking  to  the  big  idea  be- 
hind the  Pathephone. 

This  idea  is  the  only  exclusive,  absolutely  non- 
competitive, feature  which  any  phonograph 
can  offer  today,  the 

Pathe  Sapphire  Ball 

How  this  lengthens  the  life  of  records  and  how  it  abol- 
ishes the  old  trouble  of  changing  needles  is  being  told  con- 
stantly in  national  publicity  to  the  American  public 
through  the  medium  of  the  Saturday  Evening  Post  and 
other  publications. 

Right  in  your  vicinity  are  people  who  are  absorbing  this 
story  and  are  wanting  to  get  in  touch  with  the  Pathephone. 

These  people  form  the  foundation  of  a  big  business  for 
every  forward-thinking  dealer  who  takes  on  the  Pathe  line. 

Write  us  today  for  the  following  facts  about  the  Pathe- 
phone and  the  Pathe  library  of  European  and  American 
double  disc  records:  (1)  Its  quick  salability;  (2)  Its  popular- 
ity wherever  sold;  (3)  Its  big  profits. 


Williams,  Davis,  Brooks  &  Hinchman  Sons 


Distributors  for 

Pathephones  and  Pathe  European  and  American  Double  Disc  Records 
Detroit,  Michigan 
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Notice  to  Victor  Jobbers  and  Talking  Machine  Manufacturers 


Pat.  Dec.  15,  1914. 


You  will  be  glad  to  know  that  we  are  in  a  position  to  furnish  you  with  the  "Best  Record  Album,"  contain- 
ing F amoui  Heavy  Green  Bristol  Paper  Envelopes  the  same  as  we  have  been  using  for  the  last  ten  years. 

Despite  the  shortage  of  dyes,  green  paper  and  silk  cloth  you  can 
secure  our  patent  album  made  of  the  highest  grade  materials. 

Why  boy  an  Album  of  inferior  make  when  yon  can  buy  the  best  Album  on  the  market  for  the  same  price  ? 


43-51  W.FourthSt. 
New  York,  N.  Y. 


THE  BOSTON  BOOK  CO.,  Inc. 


Chicago  Office: 
1470  So. Michigan  Ave 


JOBBERS'  ASSOCIATION  COMMITTEES 

President  Blackman  Announces  Complete  List 
of  Appointments  This  Week 

J.  Newcomb  Blackman,  president  of  the 
National  Association  of  Talking  Machine  Job- 
bers, announced  the  following  committee  ap- 
pointments to  remain  in  force  during  his  term  of 
office  and  until  the  next  annual  convention  of 
the  association: 

National  Councilor — F.  Nestor,  Pittsburgh,  Pa.,  Standard 
Talking  Machine  Co. 

Arrangement  Committee — L.  Buehn,  chairman,  Philadel- 
phia, Pa.,  the  Louis  Buehn  Co.,  Inc.;  L.  Burchfield,  Dallas, 
Texas,  Sanger  Bros.;  F.  H.  Putnam,  Peoria,  111.,  Putnam- 
Page  Co.,  Inc.;  B.  J.  Pierce,  Kansas  City,  Mo.,  J.  W. 
Jenkins'  Sons  Music  Co.;  F.  Nestor,  Pittsburgh,  Pa.,  Stand- 
ard Talking  Machine  Co.;  E.  P.  Oliver,  New  York,  N.  Y., 
Blackman  Talking  Machine  Co. 

Legislative  Committee — G.  E.  Mickel,  chairman,  Omaha, 
Neb.,  Nebraska  Cycle  Co.;  P.  B.  Whitsit,  Columbus,  Ohio, 
the  Perry  B.  Whitsit  Co.;  E.  Urchs,  Atlanta,  Ga„  Phillips 
&  Crew  Co.;  J.  F.  Bowers,  Chicago,  111.,  Lyon  &  Healy; 
W.  H.  Reynalds,  Mobile,  Ala.,  Reynalds  Music  House; 
H.  A.  Winkelman,  Boston,  Mass.,  Oliver  Ditson  Co.;  E. 
Blout,  New  York,  N.  Y.,  Emanuel  Blout. 

Traffic  Committee — A.  A.  Grinnell,  chairman,  Detroit, 
Mich.,  Grinnell  Bros.;  L.  C.  Wiswell,  Chicago,  111.,  Lyon 
&  Healy;  E.  H.  Uhl,  Chicago,  111.,  the  Rudolph  Wurlitzer 
Co.;  E.  C.  Rauth,  St.  Louis,  Mo.,  Koerber-Brenner  Co.; 
C.  J.  Schmelzer,  Kansas  City,  Mo.,  Schmelzer  Arms  Co.; 
A.  G.  McCarthy,  San  Francisco,  Cal.,  Sherman,  Clay  & 
Co.;  P.  Werlein,  New  Orleans,  La.,  Philip  Werlein,  Ltd. 

Press  Committee — T.  F.  Green,  chairman,  New  York, 
N.  Y.,  Silas  E.  Pearsall  Co.;  C.  N.  Andrews,  Buffalo, 
N.  Y.,  W.  D.  &  C.  N.  Andrews;  F.  Siemon,  Chicago,  111., 
the  Rudolph  Wurlitzer  Co.;  C.  Bruno,  New  York,  N.  Y., 
C.  Bruno  &  Son,  Inc.;  T.  M.  Barnhill,  Philadelphia,  Pa., 
Penn  Phonograph  Co.,  Inc. 

Membership  Committee — A.  A.  Trostler,  chairman,  Kansas 
City,  Mo.,  Schmelzer  Arms  Co.;  J.  C.  Roush,  Pittsburgh, 
Pa.,  Standard  Talking  Machine  Co.;  Roy  Keith,  New  York, 
N.  Y.,  New  York  Talking  Machine  Co.;  J.  Fisher,  Pitts- 
burgh, Pa.,  C.  C.  Mellor  Co.,  Ltd.;  G.  T.  Williams,  Brook- 
lyn, N.  Y.,  G.  T.  Williams  Co.,  Inc. 

Grievance  Committee — W.  D.  Andrews,  chairman,  Syra- 
cuse, N.  Y.,  W.  D.  &  C.  N.  Andrews;  C.  K.  Bennett,  Cleve- 
land, Ohio,  the  Eclipse  Musical  Co.;  H.  A.  Weymann,  Phil- 
adelphia, Pa.,  H.  A.  Weymann  &  Son,  Inc.;  I.  S.  Cohen. 
Baltimore,  Md.,  Cohen  &  Hughes,  Inc.;  G.  A.  Mairs,  St. 
Paul,  Minn.,  W.  J.  Dyer  &  Bro. 

Resolutions  Committee — J.  F.  Bowers,  chairman,  Chicago, 
111.,  Lyon  &  Healy;  J.  G.  Corley,  Richmond,  Va.,  the  Corley 
Co.,  Inc.;  E.  P.  Hamilton,  Brooklyn,  N.  Y.,  Frederick 
Loeser  &  Co.;  C.  A.  Droop,  Washington,  D.  C,  E.  F. 
Droop  &  Sons  Co.;  E.  F.  Taft,  Boston,  Mass.,  Eastern 
Talking  Machine  Co. 

Golf  Tournament  Committee — T.  H.  Towell,  chairman, 
Cleveland,  Ohio,  the  Eclipse  Musical  Co.;  L.  Kaiser,  New 
York,  N.  Y.,  S.  B.  Davega  Co.;  A.  D.  Geissler,  New  York, 
N.  Y.,  New  York  Talking  Machine  Co.;  R.  Steinert,  Bos- 
ton, Mass.,  the  M.  Steinert  &  Sons  Co.;  C.  G.  Campbebll, 
Denver,  Col.,  the  Knight-Campbell  Music  Co.;  E.  H.  Uhl, 
Chicago,  111.,  the  Rudolph  Wurlitzer  Co.;  C.  A.  Wagner, 
New  York,  N.  Y.,  Musical  Instrument  Sales  Co. 

Stephens   Committee    (this  committee  consists  of  entire 


executive  committee  and  other  members  listed) — E.  C. 
Rauth,  chairman,  St  Louis,  Mo.,  Koerber-Brenner  Co.; 
J.  N.  Blackman,  New  York,  N.  Y.,  Blackman  Talking  Ma- 
chine Co.;  I.  S.  Cohen,  Baltimore,  Md.,  Cohen  &  Hughes; 
J.  C.  Roush,  Pittsburgh,  Pa.,  Standard  Talking  Machine 
Co.;  A.  A.  Trostler,  Kansas  City,  Mo.,  Schmelzer  Arms 
Co.;  W.  D.  Andrews,  Syracuse,  N.  Y.,  W.  D.  &  C.  N.  An- 
drews; J.  F.  Bowers,  Chicago,  111.,  Lyon  &  Healy;  A.  A. 
Grinnell,  Detroit,  Mich.,  Grinnell  Bros.;  G.  Mickel,  Omaha, 
Neb.,  Nebraska  Cycle  Co.;  A.  McCarthy,  San  Francisco, 
Cal.,  Sherman,  Clay  &  Co.;  W.  H.  Reynalds,  Mobile,  Ala., 
Reynalds  Music  House;  E.  F.  Taft,  Boston,  Mass.,  Eastern 
Talking  Machine  Co.;  C.  A.  Wagner,  New  York,  N.  Y., 
Musical  Instrument  Sales  Co.;  P.  B.  Whitsit,  Columbus, 
Ohio,  Perry  B.  Whitsit  Co.;  R.  Wurlitzer,  Cincinnati,  Ohio, 
R.  Wurlitzer  Co.;  E.  Blout,  New  York,  N.  Y.,  Emanuel 
Blout;  L  Buehn,  Philadelphia,  Pa.,  the  Louis  Buehn  Co., 
Inc.;  F.  W.  Buescher,  Cleveland,  Ohio,  the  W.  H.  Buescher 
&  Sons  Co.;  D.  Creed,  Chicago,  111.,  Chicago  Talking  Ma- 
chine Co.;  J.  E.  Clark,  Salt  Lake  City,  Utah,  the  John 
Elliott  Clark  Co.;  J.  G.  Corley,  Richmond,  Va.,  the  Corley 
Co.,  Inc.;  J.  Dundore,  Portland,  Ore.,  Sherman,  Clay 
&  Co.;  W.  C.  Dierks,  Pittsburgh,  Pa.,  C.  C.  Mellor  Co., 
Ltd.;  C.  A.  Grinnell,  Detroit,  Mich.,  Grinnell  Bros.;  J.  F. 
Houck,  Memphis,  Tenn.,  O.  K.  Houck  Piano  Co.;  A.  Hospe, 
Omaha,  Neb.,  A.  Hopse  Co.;  F.  J.  Heppe,  Philadelphia,  Pa., 
C.  J.  Heppe  &  Son;  L.  Kaiser,  New  York,  N.  Y.,  S.  B. 


Davega  Co.;  M.  Landay,  New  York,  N.  Y.,  Landay  Bros., 
Inc.;  R.  H.  Morris,  Brooklyn,  N.  Y.,  American  Talking 
Machine  Co.;  G.  A.  Mairs,  St.  Paul,  Minn.,  W.  J.  Dyer 
&  _Bro. ;  F.  Nestor,  Pittsburgh,  Pa.,  Standard  Talking  Ma- 
chine Co.;  B.  E.  Neal,  Buffalo,  N.  Y.,  Neal,  Clark  &  Neal 
Co.;  F.  P.  Oliver,  New  York,  N.  Y.,  Blackman  Talking 
Machine  Co.;  B.  J.  Pierce,  Kansas  City,  Mo.,  J.  W.  Jenkins' 
Sons  Music  Co.;  C.  S.  Ruggles,  Los  Angeles,  Cal.,  Sher- 
man, Clay  &  Co.;  C.  J.  Schmelzer,  Kansas  City,  Mo., 
Schmelzer  Arms  Co.;  A.  A.  Trostler,  Kansas  City,  Mo., 
Schmelzer  Arms  Co.;  E.  Urchs,  Atlanta,  Ga.,  Phillips  & 
Crew  Co.;  H.  A.  Winkelman,  Boston,  Mass.,  Oliver  Dit- 
son Co.;  L.  C.  Wiswell,  Chicago,  111.,  Lyon  &  Healy; 
W.  G.  Walz,  El  Paso,  Texas,  W.  G.  Walz  Co. 

INCREASE  CAPITAL  TO  TWO  MILLION 

Otto  Heineman  Co.,  Inc.,  Take  This  Step  to 
Take  Care  of  the  Purchase  of  the  J.  M.  Dean 
Corp.,  Makers  of  Talking  Machine  Needles 

The  Otto  Heineman  Phonograph  Supply  Co., 
Inc.,  25  West  Forty-fifth  street,  New  York,  has 
increased  its  capital  from  $1,800,000  to  $2,000,000. 

Otto  Heineman,  president  of  the  company, 
states  that  this  increase  was  voted  by  the 
stockholders  in  order  to  take  care  of  the  pur- 
chase of  the  John  M.  Dean  Corp.,  Putnam, 
Conn.,  manufacturers  of  the  Dean  steel  needles, 
and  one  of  the  best-known  concerns  in  the  in- 
dustry. 

This  plant  will  be  known  in  the  future  as  the 
John  M.  Dean  division  of  the  Otto  Heineman 
Phonograph  Supply  Co.,  and  the  factory  will 
be  continued  at  Putnam,  Conn.,  under  the  pres- 
ent management  of  John  M.  Dean.  Jr.,  and 
Charles  Dean.  The  executive  offices  of  the 
company  will  be  located  at  25  West  Forty-fifth 
street,  New  York. 

M.  C.  STEGNER  COMES  TO  NEW  YORK 

Leaves  Record  Order  Department  of  Chicago 
Talking  Machine  Co.  to  Take  Up  Similar  Posi- 
tion With  New  York  Talking  Machine  Co. 

M.  C.  Stegner,  who  was  formerly  connected 
with  .the  record  order  department  of  the  Chicago 
Talking  Machine  Co.,  Chicago,  is  now  a  mem- 
ber of  the  forces  of  the  New  York  Talking  Ma- 
chine Co.,  Victor  distributor,  and  is  assisting 
George  Kelly,  of  this  company,  in  similar  record 
work.  Mr.  Stegner  has  been  associated  with  the 
Victor  business  for  the  past  eight  years,  spending 
seven  years  with  the  Stewart  Talking  Machine 
Co.,  Indianapolis,  Victor  distributor.  During 
the  last  two  years  of  his  service  with  this  house 
he  was  in  complete  charge  of  its  record  ordering. 
For  the  past  year  he  was  connected  with  the 
Chicago  Talking  Machine  Co. 


RECORD  DELIVERY  ENVELOPES 

Lufranc  Quality  Mr.  Record  Seller : 

Our  combination  of  Heavy  Kraft 
Paper,  String  and  Button  Fast- 
ener. Neat  Printing,  Low  Price, 
means  this  to  you : 

PROTECTION  TO  THE  RECORD 

(thru  the  heavy  paper) 

SPEED  IN  WRAPPING 

(thru  the  string  and  button  fastener) 

NEATNESS  OF  YOUR  PACKAGE  (every  bundle  uniform). 
ADVERTISING  YOUR  NAME  (thru  the  printing  on  the  face  of  the  envelope). 
MONEY  SAVING  (they  cost  no  more  than  ordinary  paper  and  twine). 

Made  lo  Fit  Any  Make  Record.  Two  Sizes— for  10"  and  12"  Always  in  Slock. 
WRITE  FOR  SAMPLES  AND  PRICES. 

ORDER  TO-DAY  FOR  THE  HOLIDAY  RUSH 

LEWIS  C.  FRANK 

654  Book  Building, 
DETROIT,  MICHIGAN 


Envelopes  for  Records 

Envelopes  for  Mailing  Monthly  Supplements 

Corrugated  Sheets  Cut  to  Size 


Please  send  samples  of  envelopes  and 

quote  us  on   Thousand  Printed 

  "  Plain 
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A  Dealer's  Success 

The  Logical  Result  of  the 

Imperial  Combination 


Imperial  Machines 

Manufactured  and  Guaranteed 
by  us  in  their  entirety 

Six  Models  from  $25  to  $190 


Imperial  Records 

comprising  a  catalogue  of  2,000  various  selections  of  the 
highest  order  in  point  of  reproduction,  tone  quality,  etc. 

40  New  Selections  Monthly 


Imperial  No.  3 

Retail  Price,  $70 

Height  42 '4  in. 
Width  \i%  in. 
Depth  20  %  in. 


Business  will  be  better  than  ever  this  fall. 

Protect  yourself.    Write  or  wire  at  once 
for  our  dealers'  proposition 


LIBERAL  DISCOUNTS 


CHOICE  TERRITORY  BEING  ASSIGNED 


IMPERIAL  TALKING  MACHINE  COMPANY 

Main  Office  and  Factory,  No.  9  Vandever  Avenue,  Wilmington,  Del. 


Recording  Laboratory  and  Showrooms: 
35  West  31st  St.,  New  York  City 


Pacific  Coast  Distributors 

Stern  Talking  Machine  Corporation 
1085  Market  St.,  San  Francisco,  Cal. 
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STEEL  PHONOGRAPH  NEEDLES 


Finest  Quality 


Sold  in  Bulk 


We  lell  you  how  to  get  your  envelopes  with  your  own  imprint. 
The  longer  you  wait  the  scarcer  they  will  be  and  the  more 
you  will  pay. 

ORDER  NOW 

ONEIDA  IMPORTING  CO. 

47  E.  9th  Street,  New  York 


JOINS  THE  UNITED  STATES  FORCES 

Five  More  Members  of  New  York  Talking  Ma- 
chine Co.'s  Forces  Now  in  the  Service 


There  was  recently  published  in  The  World  a 
1st  of  nine  members  of  the  sales  and  clerical 
staffs  of  the  New  York 
Talking  Machine  Co., 
Victor  distributor,  who 
enlisted  their  services 
with  "Uncle  Sam"  in 
order  "to  do  their  bit." 
This  splendid  record  of 
patriotism  and  loyalty 
is  further  emphasized 
by  the  addition  of  five 
more  members  of  this 
same  company's  forces 
who  have  also  joined  in 
the  fight  for  democracy. 

Charles  Mason,  pre- 
viously associated  with 
the     Chicago  Talking 


Chas.  Mason 


Machine  Co.  and  who 


recently  joined  the  executive  forces  of  the  New 
York  Talking  Machine  Co.,  has  enlisted  as  a 
member  of  the  Princeton  Ambulance  Unit.  Mr. 
Mason  is  popular  in  talking  machine  circles  and 
has  many  friends  who  wish  him  "God-speed"  in 
his  patriotic  services. 

Fred  Graham  has  become  a  member  of  the 
United  States1  Naval  Reserve;  Harry  Clarence 
has  joined  the  Twelfth  Regiment;  Walter  Pyatt 
is  a  member  of  the  United  States  Naval  Reserve, 
and  Joseph  Wilson  is  serving  in  the  National 
Army. 

W.  G.  Porter  and  Joseph  Swan,  two  of  the 
popular  members  of  the  company's  staff  who 
enlisted  for  service  several  months  ago,  sailed 
for  France  on  the  "Baltic."  They  were  taken  un- 
awares when  practically  the  entire  sales  and 
clerical  staffs  of  the  New  York  Talking  Machine 
Co.  met  them  at  the  dock  and  gave  them  a  rous- 
ing send-off  that  was  noteworthy  for  its  senti- 
ment and  personal  appreciation  of  the  men  who 
are  ready  to  "go  over  the. top." 


THE  MULTIPLEX  DISPLAY  FIXTURE 

The  Multiplex  Display  Fixture  Co.,  St.  Louis, 
Mo.,  has  been  very  successful  in  introducing  its 
Multiplex  hanger  displayer.  The  company  has 
been  conducting  an  educational  campaign  among 
the  dealers,  suggesting  that  they  preserve  a 
catalog  of  record  hangers  or  lists  which  they 
receive  from  the  leading  companies  every  month. 
The  company  points  out  that  many  dealers 
underestimate  the  selling  value  of  these  hangers, 
and  that  if  they  are  properly  displayed  their  use- 
fulness does  not  cease  with  the  passing  of  the 
current  month.  The  hangers  are  frequently 
hung  on  a  nail  or  hook,  the  latest  issue  being 
the  only  one  in  view  and  hiding  the  previous 
issues.  In  this  way  they  become  a  nuisance, 
collecting  dust  very  quickly  and  quickly  becom- 
ing unsightly.  The  Multiplex  display  hanger  is 
designed  to  hold  a  year's  issue  of  month 
hangers,  and  there  is  no  doubt  but  that  the 
proper  use  of  this  fixture  increases  the  selling 
values  of  the  hangers,  adding  indirectly  to  rec- 
ord sales  possibilities. 


BUFFALO  ASSOCIATION  MEETS 


T.  A.  Goold  Elected  President  at  Annual  Gather- 
ing— Local  Jobbers  Act  as  Hosts — J.  N.  Black- 
man  One  of  the  Several  Speakers 


Buffalo,  N.  Y.,  September  7. — The  Talking  Ma- 
chine Dealers'  Association  of  Buffalo  met  at  the 
Plotel  Statler  Wednesday  evening,  September  5, 
and  elected  the  following  officers  for  the  en- 
suing year:  President,  T.  A.  Goold;- vice-presi- 
dent, E.  C.  Emens;  secretary,  H.  G.  Towne; 
treasurer,  A.  V.  Biesinger.  After  the  election 
there  was  a  dinner,  entertainment  and  speakers, 
all  of  which  was  furnished  by  the  Buffalo  job- 


bers, W.  D.  &  C.  N.  Andrews  and  Neal,  Clark  - 
&  Neal.  The  program  was  a  delightful  treat, 
according  to  the  unanimous  opinion  of  the 
guests.  The  principal  speaker  was  J.  Newcomb 
Blackmail,  president  of  the  Blackmail  Talking 
Machine  Co.  of  New  York,  and  also  president 
of  the  National  Association  of  Talking  Machine 
Jobbers. 

There  were  also  short  addresses  by  W.  J. 
Bruehl,  of  Neal,  Clark  &  Neal;  C.  N.  Andrews, 
of  W.  D.  &  C.  N.  Andrews;  Louis  Meier,  presi- 
dent of  the  Talking  Machine  Dealers'  Associa- 
tion of  Cleveland,  and  F.  W.  Buescher,  of  the 
W.  H.  Buescher  &  Sons  Co.,  Cleveland  Jobbers. 
These  interesting  trade  addresses  were  much  ap- 
preciated. 

The  attendance  at  the  meeting  totaled  ninety- 
three,  there  being  sixty-three  houses  represented, 
forty-four  of  which  were  from  Buffalo  and  vicin- 
ity. The  guests  represented  this  wide  area: 
Niagara  Falls  on  the  north;  Syracuse  and  Hor- 
nell  on  the  east;  Wheeling,  W.  Va.,  on  the 
south,  and  Cleveland  and  Lorain,  O.,  on  the 
west. 

A  few  of  the  dealers  remained  in  Buffalo  until 
the  following  day  and  took  an  auto  trip  to 
Niagara  Falls  and  Fort  Niagara,  where  an  of- 
ficers' training  camp  has  been  established. 

Another  meeting  for  the  benefit  of  the  Buffalo 
dealers  is  well  under  way.  The  date  has  been 
set  for  Friday  evening,  September  28.  An  in- 
teresting speaker  has  been  booked  for  that  occa- 


Are  You  In  Need 


of 

Needles 
Record  Delivery  Bags 
Stock  Envelopes 
Corrugated  Board 
Record  Albums 
Supplement  Envelopes 
Record  Carrying  Cases 
or  any  other  accessories 


Let  Us  Help  You 

We  have  as  complete  a  stock  of 
both  Foreign  and  Domestic  Victor 
Records  as  there  is  in  the  Country, 
together  with  an  enormous  supply 
of  Victor  Repair  Parts. 

Anything  and  Everything  to 
Help  You 

Make  Some  Money 


Talking  Machine  Co. 
9/  Chambers  St.   n»»chu«chst  New  York 
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ASK  YOURSELF  THESE  QUESTIONS 

Where  can  I  secure  a  line  of  machines  that  will  SELL  ? 

Is  there  a  factory  in  the  middle  west  that  can  be  depended 

upon  for  shipments? 
Will  these  machines  give  me  a  fair  profit  ? 

The  MOZART  is  the  ANSWER! 


Width.  23" 
Depth,  24" 


Retail 
Price, 
$100 


Retail 
Price 
$100 


Mozart  10  in.  and  12  in.  records  are  in- 
creasing dealers'  sales  fourfold.  Sep- 
tember supplement  ready  to  be  mailed. 


5401A.  Price,  75c 

I  Was  Never  Nearer  Heaven  in. 
My  Life 
(Clarke-Snyder 
O.  J.  McCormack.  Orchestra  / 
^j^Sy^  Accompaniment  ~ ^^^S§y 


WRITE    TODAY  FOR 
OPEN  TERRITORY 


Why  the  MOZART  means 
Success  and  Profits. 

The  MOZART  line  is  complete,  7 
models,  retailing  from  $15  to  $100. 

MOZART  factory  facilities  are  un- 
surpassed, a  new  cabinet  plant  is  now 
ready  for  our  exclusive  use. 

MOZART  records  have  tone  qual- 
ity and  include  the  most  popular  hits 
of  the  day. 

The  MOZART  line  has  been  on  the 
market  two  years  and  is  here  to  stay. 


THE  MOZART  TALKING  MACHINE  COMPANY 

J.  P.  FITZGERALD,  President 

2608-2618  NORTH  15th  STREET  ST.  LOUIS,  MO. 
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PLAN  FOR  FUTURE  IN  CINCINNATI 

All  Branches  of  the  Trade  Putting  Forth  Great 
Efforts  to  Produce  or  Lay  in  Stock  for  the 
Coming  Months — Some  General  News 


Cincinnati,  O.,  September  5. — While  the  manu- 
facturers in  this  part  of  the  valley  are  straining 
their  energies  to  assemble  their  supplies,  the 
jobbers  and  retailers  are  using  as  much  gray 
matter  in  getting  the  finished  product  in  storage 
in  anticipation  of  the  big  demands  for  the  re- 
mainder of  the  year. 

So  far  the  task  of  the  retailer  apparently  has 
been  an  almost  hopeless  one,  for  where  the 
freight  situation  does  not  act  as  a  handicap  the 
manufacturer  is  putting  off  deliveries  through 
claims  of  being  unable  to  secure  certain  parts. 

There  has  been  a  fair  amount  of  business  dur- 
ing the  past  month.  A  few  of  the  houses  were 
unable  to  satisfy  the  wants  of  all  customers  and 
were  compelled  to  send  these  to  competitors. 
The  Starr  Piano  Co.'s  local  branch,  which  acts 
as  a  supply  station  for  many  houses  in  the  Ohio 
valley,  has  been  unable  to  accumulate  a  surplus 
stock  because  of  pressure  from  these  places. 

C.  W.  Neumeister,  manager  of  the  new  branch 
house  of  the  Otto  Heineman  Phonograph  Sup- 
ply Co.,  entertained  Mr.  Heineman  recently, 
the  head  of  the  corporation  spending  the  day 
looking  over  the  local  situation.  One  of  the 
big  things  done  by  Mr.  Neumeister  was  the 
placing  of  an  order  for  25,000,000  needles,  to  be 
furnished  from  the  John  Dean,  Inc.,  factory. 

Charles  F'ritzsch,  of  the  Fritzsch  Phonograph 
Co.,  is  to  have  charge  of  the  local  house  of  that 
corporation,  to  be  formally  opened  at  124  West 
Fourth  street  about  September  10.  The  com- 
pany has  just  issued  a  new  catalog,  to  be  circu- 
lated next  week. 

A.  O.  Peterson,  manager  of  the  Phonograph 
Co.,  is  spending  much  of  his  time  just  now 
making  a  round  of  his  territory.  One  of  his 
visitors  last  week  was  E.  P.  Mobcley,  of  Lex- 
ington, Ky. 

Manager  Byers,  of  the  Vocalion  department 
of  the  Aeolian  Co.,  spent  about  a  week  in  the 
Vocalion  factory  in  New  York,  getting  more 
information  about  the  manner  in  which  this  in- 
strument is  made  ready  for  the  market. 

"Business,  of  course,  at  this  time  of  the  year 
is  not  brisk,"  said  R.  J.  Whelen,  manager  of 
the  local  Columbia  branch,  "so  we  are  devoting 
the  greater  part  of  our  energies  in  getting  in 
stock  for  future  needs  in  view  of  the  increased 
difficulties  in  getting  shipments  in  from  the  fac- 
tories later  on.  We  are  fairly  stocked  up  now 
but  we  are  continuing  our  efforts  to  get  more 
goods  as  we  are  planning  for  the  largest  fall 
and  winter  business  in  the  history  of  our  com- 
pany despite  the  unsettled  condition  of  the 
country. 

"Generally  speaking,  however,  the  talking  ma- 
chine business  has  not  suffered  to  any  great  ex- 
tent on  account  of  dull  business  during  the  sum- 
mer months  and  prospects  are  good  for  Septem- 
ber and  October  and  from  now  on  a  steady  in- 


THE 


Delpheon  Sales  Company 

Cordially  invites  you  to  visit  their  Showrooms  at 

20  CHURCH  STREET 
NEW  YORK 


Directly  opposite  the  Hudson  Terminal  Buildings 

Where  a  complete  line  of  DELPHEON  phonographs 
is  on  display 


crease  is  looked  for.  We  are  enlarging  our 
record  department  and  endeavoring  to  give  100 
per  cent,  efficiency  in  filling  record  orders  and 
we  hope  to  fill  all  machine  and  record  orders  on 
demand  on  account  of  our  increased  stock." 

W.  S.  Givler,  traveling  representative  of  the 
local  Columbia  branch,  is  starting  out  on  his 
fall  campaign  and  reports  from  the  trade  look 
good. 

Ben  L.  Brown,  now  manager  of  the  Indian- 
apolis branch  of  the  Columbia  Graphophone  Co., 
and  C.  P.  Herdman,  now  manager  of  the  Grafo- 
nola  department  of  the  Baldwin  Co.,  Indian- 
apolis, visited  the  Cincinnati  store  recently. 

S.  H.  Nichols,  district  manager  of  the  Col- 
umbia Co.  located  at  Pittsburgh,  Pa.,  made  one 
of  his  periodical  visits  to  the  Cincinnati  branch 
during  the  past  month,  having  just  returned 
from  a  district  managers'  meeting  at  the  home 
office  and  was  very  enthusiastic  about  new 
policies  that  are  being  put  into  effect. 

The  Cincinnati  branch  of  Steinway  &  Sons 
has  set  aside  two  rooms"  for  the  benefit  of  the 
Clayola  and  the  Columbia  machines,  both 
handled  by  that  firm. 

Manager  Dittrich,  of  the  Victor  department 
of  the  Rudolph  Wurlitzer  Co.,  reviews  the  Au- 
gust situation  in  the  following  manner: 

"The  wholesale  demand  for  Victrolas  during 
August  was  simply  beyond  precedent.  Dealers 
everywhere  are  not  only  enjoying  exceptionally 
good  summer  trade  but  indications  seem  to  point 


without  exception  to  a  tremendous  fall  demand 
for  which  practically  no  provisions  have  been 
made  in  the  way  of  reserve  stock  on  account 
of  the  heavy  demands  during  the  summer. 

"Record  business  also  has  seen  but  very  little 
diminution  on  account  of  the  hot  weather. 
Heavy  orders  are  being  placed  not  so  much  to 
prepare  against  the  fall  demands  as  to  fill  in 
depleted  stock  which  has  been  unable  to  stand 
the  demands  of  the  heavy  record  business  dur- 
ing this  summer." 


ROTARY  CLUB  BUYS  PHONOGRAPH 

Supplies  Company  of  Soldiers  With  Army  and 
Navy  Edison  Phonograph 


Kewanee,  III.,  September  10. — An  Army  and 
Navy  Edison  phonograph  has  been  purchased 
by  the  Rotary  Club  for  the  boys  of  Company  K 
and  already  has  been  forwarded  to  them.  It  is 
a  special  machine  manufactured  by  the  company 
and  when  it  was  demonstrated  to  President  E. 
E.  Baker  by  W.  A.  Bowen,  the  local  distributor, 
Mr.  Baker  was  so  well  impressed  that  he  ordered 
its  immediate  purchase  and  dispatch  to  the  boys. 
This  action  was  heartily  approved  by  the  Rotary 
Club  and  a  collection  was.  taken  at  the  meeting 
to-day  to  defray  the  expenses.  Mr.  Bowen,  who 
makes  no  profit  on  the  machine,  donated  a  large 
number  of  records  and  his  generosity  was  heart- 
ily commended  by  the  club  in  a  formal  vote  of 
thanks. 


"THE  MUSIC  MASTER  OF  PHONOGRAPHS" 

Can  now  be  seen  in  our  warerooms.  Manophone  Models  in  beauty  and  finish  truly  indicate  the  artistic  character 
of  Manophone  musical  qualities.  The  choicest  specimens  of  the  cabinet  maker's  art  are  shown  in  the  various 
styles.    Write  for  Catalog  and  Proposition. 

We  will  gladly  mail  illustrated  Manophone  Catalog  and  our  Manophone  Merchandising  Plan,  which  will  prove  decidedly  interesting  to  all  dealers. 


24  and  26  EAST  13th  STREET 
NEW  YORK 


G.  GENNERT,  Manophone  Distributor 


CHICAGO       SAN  FRANCISCO 
LOS  ANGELES 
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THE 


TWO 

IN 

ONE 


UNIVERSAL  TONE  ARM 


A.    Small  handle 
absolutely  controls 
the  weight  of  the 
entire  arm.  Lift  the 
handle   and    reduce    the    weight  3 
ounces.    Twist  it  and  it  becomes  a 
heavy  arm,  suitable  for  Pathe  Records. 

B.  The  new  spring  back  screws  enable  you  to  change  position  of  the  sound  box  for  vertical  or 
lateral  records  by  a  simple  twist,  using  one  hand.  No  screws  to  loosen  or  tighten.  Just  a  twist, 
and  you'll  hear  it  click  into  place,  and  it's  locked  there. 

C.  Spring  lock  screws  on  telescope  section  of  arm.     Just  push  in  or  pull  out,  and  it  locks  in  place. 


The  only  arm  that  is  just  as  simple  to  the  novice 
as  to  the  skilled  mechanic.  Automatic; 

fool-proof. 


The  following  sets  are  recommendable  to  assemblers,  ready  for  delivery  in  any  quantities: 


For  Toy  Machines  — 

"Baby"  Tone 

Arm  an 

d 

Sound 

Box  No.  0  Motor 

Machines  Retailing  $5.00  to  $10.00 

-No.  1  " 

"  No. 

1, 

"    No.  0  Motor 

10.00  to  40.00 

—  No.  2  " 

"  No. 

1, 

Mica 

"    No.  1  or  12  Motor 

40.00  to  75.00 

—  No.  2  " 

"  No. 

3, 

1 1 

"    No.  12  or  6  Motor 

75.00  to  100.00 

—  2inl  " 

"  No 

5, 

( t 

"    No.  3  Motor 

100.00  to  125.00 

—  2  in  1 

"  No. 

5, 

1 1 

"    No.  7  Motor 

125.00  to  150.00 

—  2inl  " 

"  No 

5, 

1 1 

"    No.  4  Motor 

"             '        150.00  to  200.00 

—  2inl  " 

"  No. 

5, 

( ( 

"  No.4MotorA1Xw 

"            "        200.00  up 

-2inl  " 

"  No. 

5, 

1 1 

"  No.l8MotorA1Xiated 

SEPTEMBER 
SPECIALS 


SINGLE  SPRING  MOTORS 

We  offer  immediate  delivery  in  any  quantity  of  a  first  class, 
well-built  single  spring  motor,  playing  2  ten-inch  records,  and 
suitable  for  use  in  any  machine  up  to  $15.00  retail  value,  at 
a  price  that  will  interest  you.  Write  at  once  for  prices. 

SAPPHIRES 

In  spite  of  the  shortage  existing  at  present,  we  have  on  hand 
for  immediate  delivery  a  large  stock  of  Pathe  loud  and  soft 
tone  Sapphire  Balls,  and  Edison  Diamond  and  Sapphire  Points. 
Genuine  imported  Swiss  cut.    Write  for  details. 


INDEPENDENT  TALKING  MACHINE  CO.,  Inc. 


54-56  BLEEKER  ST. 
NEW  YORK 


THE    TALKING    MACHINE  WORLD 


SELLS  VICTROLAS  TO  THE  SAILORS      TRADE  SITUATION  IN  LOS  ANGELES 


Merchants  Buying  Heavily  in  Anticipation  of 
Transportation  Difficulties  in  Future — E.  E. 
Deffenbaugh  Takes  Over  Phonograph  De- 
partment of  Wiley  B.  Allen  Co. — Other  News 


Harry  F.  Bieling,  of  the  Pease  Piano  Co.  Staff, 
Brooklyn,  Has  Met  with  Much  Success  in 
Getting  After  This  Class  of  Business 


A  "chip  of  the  old  block"  is  the  well-deserved 
compliment   which   may  be   offered   Harry  F., 
Sieling,  a  member  of  the  sales  staff  of  the  Pease 


Los  Angeles,  Cal.,  September  8. — All  prospects 
point  to  a  banner  fall  business  and  all  the  mer- 


*   Naval  Electrical  Class  and  Tneir  Victrola 


Piano  Co.,  34  Flatbush  avenue,  Brooklyn,  N.  Y. 
This  enthusiastic  Victor  salesman  is  a  son  of 
John  F.  Bieling,  a  member  of  the  sales  force 
of  the  Silas  E.  Pearsall  Co.,  New  York,  Victor 
distributors,  and  one  of  the  most  popular  mem- 
bers of  the  local  Victor  fraternity. 

Harry  F.  Bieling  has  "put  over"  a  number 
of  difficult  sales  during  his  association  with 
the  Pease  Piano  Co.,  but  one  of  the  best  deals 
he  consummated  recently  was  the  sale  of  more 
than  ten  Victrolas  with  suitable  record  outfits 
to  the  different  companies  in  the  United  States 
Naval  Electrical -Class,  stationed  at  the  Navy 
Yard,  Brooklyn,  N.  Y.  This  deal  required 
more  than  average  selling  ability,  coupled  with 
tact  and  bulldog  persistence,  and  the  fact 
that  he  capped  the  climax  by  receiving  permis- 
sion to  use  a  camera  on  the  Navy  Yard  grounds 
indicates  that  this  aggressive  young  man  is 
well  entitled  to  a  front  seat  in  our  diplomatic 
corps. 

Through  the  courtesy  of  Harry  J.  Donahue, 
commander  of  the  Seventh  Company  of  the 
United  States  Naval  Electrical  Class,  Mr.  Biel- 
ing was  permitted  to  interest  the  members  of 
this  company  in  the  desirable  features  of  a 
Victor  outfit'.  His  first  sale  was  soon  made, 
and  when  the  other  companies  realized  that 
the  Seventh  was  the  owner  of  a  Victrola  and 
Victor  records,  Mr.  Bieling's  order  book  was 
soon  in  demand.  In  the  accompanying  illus- 
tration he  is  seen  in  company  with  some  of  the 
members  of  the  Seventh  Company. 

CATALOG  OF  THOMAS  CO.  PRODUCTS 


cnants  are  buying  lleavier  than  ever  before.  All 
local  dealers  have  found  out  if  they  want  to 
have  the  goods  they  must  store  them  away  be- 
forehand or  be  left  out  in  the  cold. 

Freights  have  been  a  little  bit  easier  this  sum- 
mer, but  from  reliable  sources  it  is  thought  that 
the  embargo  may  be  put  on  any  time  . 

Will  F.  Morton,  manager  of  the  talking  ma- 
chine department  for  Sherman,  Clay  &  Co.,  of 
San  Francisco,  who  is  in  the  city  on  a  visit,  says 
business  is  good  in  San  Francisco  and  looks  for 
a  wonderful  fall  and  winter  trade.  The  needle 
situation  is  becoming  very  acute  in  San  Fran- 
cisco, according  to  Mr.  Morton,  and  he  looks 
for  the  prices  to  soar  before  Christmas. 

Chas.  Hadley,  who  is  with  the  E.  H.  White 
Furniture  Co.,  of  Whittier,  Cal.,  Ed'son  dealers, 


ICS 


in  the  city  looking  at  the  new  period  model 
on  exhibition  at  the  Southern  California  Music 
Co.    He  has  several  prospects  for  this  model. 

Miss  Julia  Heinrich,  of  the  Metropolitan 
Opera  Co.,  and  a  Thos.  A.  Edison  exclusive 
artist,  is  spending  the  summer  with  her  family 
of  La  Jolla,  Cal.  This  is  Miss  Heinrich's  first 
visit  to  California  for  a  good  many  years,  al- 
though San  Diego  was  her  home  at  one  time. 

E.  E.  Deffenbaugh,  who  was  until  recently 
manager  for  Byron  Mauzy,  San  Francisco,  has 
taken  charge  of  the  phonograph  department  for 
the  Wiley  B.  Allen  Co.,  of  this  city.  He  is  a 
talking  machine  man  of  wide  experience  and  is 
well  known  in  the  West,  especially  on  the  Coast. 

The  Bartlett  Music  Co.  will  be  in  its  new  store 
by  October  1.  This  will  be  one  of  the  finest 
stores  on  the  Coast  when  finished  and  will  have 
an  up-to-date  talking  machine  department.  The 
Bartlett  Music  Co.  is  an  exclusive  Columbia 
dealer. 

The  Fitzgerald  Co.,  an  exclusive  Edison 
dealer,  reports  a  good  business.  Earl  Dible,  the 
manager,  is  very  optimistic  regarding  the  future 
of  the  Diamond  Disc. 


Height  40  inches 
Width  18  inches 

Depth  18  inches 

Wholesale  Price — Less  5%  for  Cash 


The  New  Flemish 
Cabinet  Phonograph 


SALES  PLAN — We  have  hut  one 
wholesale  price  regardless  of  the  size 
of  dealer.    No  jobbers. 

Two  large,  modern  factories  build- 
ing only  this  one  single  model. 

Built  under  new  and  experienced 
ma  nagement. 

Equipped  with  improved  sound- 
box. 

Operated  by  the  latest  ball-bear- 
ing type  motor,  playing  three  ten- 
inch  or  two  twelve-inch  records  at 
one  winding. 

Hard  wood  mahogany  finish. 

Plays  all  makes  of  flat  records 
without  extra  attachments. 

This  phonograph  sells  quickly  and 
in  large  quantities. 

This  phonograph  stays  sold. 

The  factory  output  for  holiday 
months  is  being  rapidly  taken  up.  To 
insure  deliveries  at  time  promised, 
order  now. 


THIS  IS  YOUR  OPPORTUNITY  TO  MAKE  BIG,  QUICK  MONEY.  THE 
BUSY  SEASON  IS  HERE.    ACT  IMMEDIATELY.     WRITE  AT  ONCE. 


FLEMISH   PHONOGRAPH  CO. 


Dept.  K,  220  Fifth  Avenue 


NEW  YORK  CITY 


New  Volume  Just  Issued  Gives  Full  Details  of 
Motors,  Tone  Arms  and  Other  Talking  Ma- 
chine Equipment  Made  by  Thomas  Mfg.  Co. 


Just  before  going  to  press  The  World  received 
a  copy  of  the  comprehensive  new  catalog  that 
has  just  been  issued  by  the  Thomas  Mfg.  Co., 
of  Dayton,  O.  It  is  a  handsome  affair  typo- 
graphically, interestingly  illustrated,  and  edited 
in  a  decidedly  individual  style.  In  the  center 
is  a  striking  two-page  spread  of  views,  exterior 
and  interior,  of  the  Thomas  plant.  Complete 
listings  and  descriptions  are  given  of  the  vari- 
ous parts  which  are  found  in  the  different  styles 
of  the  Dayton  motor  and  also  of  the  tone  arms 
and  sound  boxes  made  by  the  Thomas  Co. 
There  are  also  several  pithy  articles  bearing  on 
the  importance  of  insisting  on  quality  motors 
and  equipment  and  on  why  Dayton  has  at- 
tained an  international  reputation  as  the  home 
of  skilled  mechanics.  Copies  of  this  catalog- 
are  being  furnished  free  to  the  trade. 

In  referring  to  the  new  catalog,  M.  H. 
Mathews,  president  of  the  Thomas  Co.,  says  in 
part:  "In  our  new  catalog  the  trade  will  find 
fresh  evidence  that  the  Thomas  Co.  is  in  the 
talking  machine  industry  to  stay  and  to  furnish 
to  manufacturers  motors  and  other  parts  of  the 
very  highest  grade  only." 
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PITTSBURGH  ASSOCIATION  HOLDS  ITS  ANNUAL  OUTING 

Nearly  Three  Hundred  People  Attend  and  Make  the  Affair  a  Great  Success — Arrangements  Com- 
mittee Provides  Enjoyable  Program  for  the  Day  and  Merits  Thanks  of  Members 

Pittsburgh,  Pa.,  September  6- 


-The  Talking  Ma- 
chine Dealers'  Association  of  Pittsburgh  recently 
held  its  annual  picnic  at  the  Homestead  Park 


Geo.  Hardes,  of  the  W.  F.  Frederick  Piano  Co.; 
C.  E.  Willis,  of  the  same  company;  French  Nes- 
tor and  J.  S.  McCormack,  of  the  Standard  Talk- 


consisting  of  Messrs.  Hartley,  Schairor,  Sahner, 
Martin  and  Heins;  a  tug-o'-war  for  women,  won 
by  a  team  captained  by  Mrs.  Hardes;  a  whistling 
contest  for  ladies,  won  by  Miss  Weiver;  a  100- 
yard  dash  for  jobbers,  won  by  Albert  Buehn;  a 
Lall-throwing  contest  for  ladies,  won  by  Miss 
Catherine   Jenkins;    a    quoit-throwing  contest, 


Those  Who  Attended 

Grounds,  Homestead,  Pa.,  and  it  not  only  proved 
a  most  enjoyable  affair  in  every  way,  but  served 
to  emphasize  very  strongly  the  manner  in  which 
the  association  idea  has  appealed  to  the  local 
talking  machine  men.  Over  fifty  different  houses 
were  represented  at  the  picnic,  and  the  attend- 
ance was  nearly  300.  Considerable  attention  had 
been  given  to  the  details  of  the  affair,  and  the 
result  was  that  everything  went  off  without  a 
hitch.    The  committee  of  arrangements  included 


the  Annual  Outing  of  the  Pittsburgh  Talking  Machine  Dealers'  Association 


ing  Machine  Co.;  David  Hartley,  of  Lechner  & 
Schoenberger,  and  Leo.  Half,  of  Half  Bros. 

There  were  a  number  of  interesting  features 
programed,  including  a  fifty-yard  dash  for  boys 
which  was  won  by  Milton  Menzer;  a  peanut 
scramble  for  boys,  a  100-yard  dash  for  all 
comers,  won  by  Mr.  Sheets;  a  fifty-yard  dash 
for  married  ladies,  won  by  Mrs.  Geo.  Hardes; 
a  fifty-yard  dash  for  single  ladies,  won  by  Miss 
McGregor;  a  tug-o'-war  for  men,  won  by  a  team 


won  by  R.  H.  Schairor,  and  indoor  ball  for  ladies. 
There  were  many  contestants  for  all  events  and 
every  one  appeared  to  get  a  maximum  enjoyment 
out  of  the  affair. 
The  Pittsburgh  Talking  Machine  Association 


Twin  Inventions  that 
Enrich  the  Tone 


The  key  to  phonograph  sales  is  "tone."  Cabinet 
finish  and  novelty  features  may  help,  of  course,  but 
finally  it  is  the  tone  that  sells  a  machine.  No  manu- 
facturer can  afford  to  neglect  investigating 

Parr  Magnetic  Reproducer 

and 

Vibratone  Patented  Diaphragm 

Either  of  these  inventions  effects  remarkable  im- 
provement in  tone— together  they  produce  a  veritable 
wonder-tone,  pure,  mellow,  and  of  unusual  volume. 

The  Parr  Magnetic  Reproducer  owes  its  sensitiveness  to 
the  permanent  magnetic  attraction  acting  on  the  stylus-bar. 
In  the  rendering  of  soft  selections  the  needle  catches  those 
ultra-delicate  shadings  which  elude  reproduction  with  the 
old-style  sound  boxes;  and  in  the  fortissimo  passages  the 
flexibility  of  the  magnetic  force  permits  the  needle  to  cling 
faithfully  to  the  recording  without  blasting. 

The  Vibratone  Patented  Diaphragm  is  a  composition 
that  has  all  the  good  points  of  mica,  and  will  pass  every 
mica  test;  and  besides,  it  is  uniform  in  quality  and  free 
from  bubbles,  blisters  and  wavy  places.  It  is  indestructible, 
permanently  resilient,  non-porous,  non-absorbent  and  re- 
sponsive to  a  high  degree. 

Send  us  one  of  your  reproducers 

to  be  fitted  with  a  Vibratone  Patented  Diaphragm.  The 

improvement  in  tone  will  gratify  you.  No  obligation  on 
your  part.    Large  discounts  in  quantity  lots. 

Parr  Manufacturing  Corporation 


1  Union  Square 

At  Fourteenth  Street 


New  York 


The  Committee  of  Arrangements 

is  a  live,  energetic  organization  and  the  annual 
picnic  this  year  served  the  purpose  of  a  first 
get-together  session  preliminary  to  the  first 
business  meeting  of  the  year  which  will  take 
place  early  in  October.  A  careful  program  of 
business  is  being-  planned  for  the  coming  year 
and  the  indication  is  that  a  prosperous  and  sat- 
isfactory season  is  ahead  of  the  association. 


CALLS  ATTENTION  TO  PRIZE  AWARDS 


Sonora  Phonograph  Corp.  Sends  Out  Letter 
Anent  Awards  at  Panama-Pacific  Exposition 


The  Sonora  Phonograph  Corp.,  New  York, 
has  sent  out  a  letter  to  the  trade  in  connection 
with  the  awards  made  at  the  Panama-Pacific  Ex- 
position, San  Francisco,  Cal. 

The  company  refers  to  a  letter  written  by 
O.  H.  Fernbach,  secretary  of  the  International 
Award  System,  stating  that  "the  only  jury 
which  heard  and  tested  all  of  the  phonographs 
exhibited  at  the  Panama-Pacific  Exposition 
recommended  that  the  Sonora  phonograph  be 
given  a  marking  for  tone  quality  higher  than 
that  given  to  any  other  phonograph  or  talking 
machine.  At  this  time  I  desire  to  advise  you, 
as  I  have  advised  other  exhibitors,  that  no 
award  for  tone  quality  was  made  to  any  ex- 
hibitor or  any  instruments  at  this  exposition." 

Other  letters  on  file  at  the  Sonora  offices  were 
sent  by  Carl  Hein  and  Adolph  Rosenbecker, 
members  of  the  jury.  The  latter  stated  that  the 
Sonora  phonograph  received  "the  only  perfect 
score  for  tone  qualities,  and  that  this  decision 
was  unanimously  adopted  by  the  jury." 
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FIRST  RECORDINGS^ BY  STRACCIARI 

New  Records  by  Italian  Baritone  to  Be  Found 
in  the  September  List  Issued  by  the  Columbia 
Co. — Is  a  Very  Prominent  Artist 


The  Columbia  Graphophone1  Co.,  New  York, 
will  announce  in  its  October  supplement  of  new 
records  the  first  recordings  by  Riccardo  Strac- 


Riccardo  Stracciari 
ciari,  one  of  the  foremost  Italian  baritones,  who 
has  been  engaged  as  an  exclusive  Columbia  ar- 
tist.   His  first  record  comprises  the  "Barbiere 
Di  Siviglia"  (Rossini),  "Largo  Al  Factotum." 


Mermod 
Swiss 

Phonograph 
Motors 

ARE  THE  BEST 


9,500  Motors  on  Hand 
For  Immediate  Delivery 

They  are  reliable,  made  of 
material  that  will  insure  good 
and  long  service. 

To  obtain  the  best  results 
for  Phonographs,  it  is  most 
essential  to  have  a  motor  that 
will  run  evenly  and  silently,  and 
the  Mermod  motors,  being 
built  by  experts,  have  obtain- 
ed these  results. 

They  cost  no  more  thanmotors 
of  inferior  qualities,  and  it  is 
to  your  advantage  to  get  the 
best. 

Mermod  &  Co. 

505  Fifth  Ave.,  New  York 

Sole  Agents  for  Mermod  Freres,  S.  A., 
St.  Croix,  Switzerland 

Can  ship  goods  direct  to  Canada  from 
bonded  warehouse  and  avoid 
paying  American  Duty. 


Riccardo  Stracciari  has  been  heard  in  the 
Metropolitan  Opera  House,  and  will  probably 
soon  appear  there  again.  He  has  sung  through- 
out Europe,  six  years  in  Russia  and  nine  in 
South  America.  His  deep  study  of  each  of  the 
fifty-eight  operatic  characters  with  which  he  is 
familiar  has  won  him  international  recognition, 
but  it  is  as  a  vocal  artist  that  Stracciari  has  won 
fame  and  prestige  as  one  of  the  foremost  bari- 
tones. 


PATHE  JOBBERS  IN  INDIANAPOLIS 


Mooney-Mueller-Ward    Co.   Secure   the  Pathe 
Jobbers'  Franchise  for  Important  Territory 


The  Pathe  Freres  Phonograph  Co.,  Brooklyn, 
N.  Y.,  added  another  leading  house  to  its 
steadily  increasing  list  of  distributers  when  a 
jobbers'  contract  was  closed  recently  with  the 
Mooney-Mueller-Ward  Co.  of  Indianapolis. 
This  concern,  one  of  the  largest  and  most  influ- 
ential drug  houses  in  the  Middle  West,  takes 
over  the  franchise  of  the  Pathephone  Distribu- 
ters Co.,  of  Indianapolis. 

In  the  preparations  for  properly  handling 
the  popular  Pathe  line,  the  Mooney-Mueller- 
Ward  Co.  has  made  extensive  plans  to  give  its 
large  number  of  dealers  its  closest  co-opera- 
tion. Its  list  of  salesmen,  who  are  at  present 
actively  engaged  in  pushing  the  Pathe  products, 
includes  thirty  to  forty  experienced,  live-wire 
men.  The  entire  staff  is  at  present  actively 
engaged  in- preparing  for  the  fall  drive,  which 
from  all  indications  will  be  a  .record  breaker. 


J.  N.  VASEY  APPOINTED  MANAGER 

Chicago,  III.,  September  10. — Joseph  N.  Vasey 
has  been  appointed  manager  of  the  Chicago 
talking  machine  department  of  the  great  house 
of  Thos.  E.  Wilson  &  Co.  and  will  assume  his 
duties  on  Monday  of  next  week.  He  will  be 
located  at  the  recently  opened  offices  in  the 
Silversmith  Building  at  Madison  and  Wabash. 
He  will  have  general  charge  of  the  wholesale 
business  and  the  Wilson  talking  machines  and 
will  start  immediately  on  a  general  campaign 
of  promotional  work  with  the  dealers  and 
•  branch  houses  throughout  the  country.  His 
wide  experience  in  both  the  retail  and  whole- 
sale branches  of  the  trade  will  naturally  enable 
him  to  aid  the  Wilson  dealers  greatly  in  the  de- 
velopment of  their  business  along  progressive 
lines.  Mr.  Vasey  has  been  for  the  past  twenty- 
five  years  with  Lyon  &  Healy,  and  has  an  en- 
viable reputation  in  the  talking  machine  field. 

He  will  also  have  supervision  of  the  talking 
machine  department  at  the  retail  store  at  Mon- 
roe and  Wabash. 


MANY  IMPORTANT  INSTALLATIONS 


Arthur  L.  Van  Veen  &  Co.,  manufacturers  of 
Van  Veen  "Bed-Set"  booths,  have  completed  a 
number  of  important  installations  the  past  few 
weeks,  including  a  battery  of  booths  for  the 
Victor  department  of  Frederick  Loeser  &  Co., 
Brooklyn,  N.  Y.,  several  booths  for  Stern  & 
Co.,  Perth  Amboy,  N.  J.,  and  two  installations 
for  Michaels  &  Co.,  Brooklyn,  N.  Y.  The 
company  also  closed  important  deals  with  a 
number  of  well-known  concerns,  including  The 
Chamberlain  Co.,  New  Haven,  Conn.,  and  Nor- 
mand  Herrington,  Brooklyn,  N.  Y.  Mr.  Van 
Veen  states  that  several  installations  of  more 
than  passing  interest  are  now  being  completed, 
and  that  he  has  secured  a  number  of  repeat 
orders  from  prominent  dealers. 


B.  ABRAMS  SELLS  BUSINESS 


B.  Abrams,  who  for  several  years  has  been 
sole  owner  of  the  Grand  Talking  Machine  Co., 
Brooklyn,  has  sold  his  business,  which  has  been 
incorporated  with  L.  Abrams  as  president,  and 
M.  Abrams  as  treasurer.  B.  Abrams  was  com- 
pelled to  leave  the  business  owing  to  the  fact 
that  he  was  drafted,  and  will  soon  be  a  member 
of  the  national  army. 


$ 


15 


Retail 


Shelton  Electric 
Talking  Machine 
Motor 

FULLY  GUARANTEED  FOR  ONE  YEAR 


Usual  Trade  Discounts.  Write 
today  for  samples  and  prices. 


Cra  nking  of  the  phonograph 
is  now  passe. 

Users  can  give  (he  clock- 
spring  driving  mechanism  a 
rest  by  letting  the  Shelton 
Eleclric  Phonograph  Motor 
"do  it  electrically." 

This  motor  is  not  attached  to 
the  cabinet — simply  placed  on 
it.  No  changes  necessary  ex- 
cept unwinding  or  taking  off 
crank  handle. 

Phonograph  can  then  be 
played  either  electrically,  or 
mechanically  as  before. 

Be  the  first  in  your  locality 
to  cater  to  a  sure  demand  for 
these  motors. 


U.  S.  Patent 
July  31.  1917 


SHELTON  ELECTRIC  CO. 

NEW  YORK— 30  East  42nd  Street. 
CHICAGO— 30  East  Randolph  Street 
BOSTON— 101  Tremont  Street. 

SAN   FRANCISCO— 62  Post  Street. 
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I  want  you  to  try 
one  of  these 
motors — one  of 
these 

Stephenson 
Precision- 
made  Motors 

You  will  notice  that  it  winds 
easier  than  any  other  motor; 
you  will  notice  that  there  is 
no  running  noise.  I  believe 
that  this  motor  is  as  quiet  as 


a  motor  can  be  made.  It  is 
a  motor  that  helps  you  to 
build  a  better  phonograph. 
It  is  truly  a  Precision-made 
Motor. 

I  would  like  to  have  you  try 
it;  I  can  send  you  one  im- 
mediately upon  your  say-so. 

Why  not  write  me  today? 
Yours  very  truly, 


VICE-PRES. 


STEPHENSON,  Inc. 

One  West  Thirty-Fourth  Street 
NEW  YORK 


THE    TALKING    MACHINE  WORLD 


113 


VICTOR  CO.  HOLDS  FIRST  EDUCATIONAL  CONVENTION 

Over  Fifty  Educational  Workers,  Representing  Jobbers  and  Dealers,  Gather  at  Camden  and  Profit 
by  Expert  Discussions  and  Demonstrations — Are  Elaborately  Entertained 


Camden,  N.  J.,  September  8. — Early  in  July  the 
Victor  Talking  Machine  Co.  announced  a  spe- 
cial week  of  instruction  for  Victor  distributors 
and  dealers  and  their  representatives  engaged 
in  special  school  work,  and  responding  to  invi- 
tations sent  out  by  Mrs.  Francis  E.  Clark,  head 
of  the  educational  department,  over  fifty  educa- 
tional workers,  representing  thirty-five  Victor 
jobbers  and  dealers,  met  at  the  Victor  head- 
quarters during  the  week  of  August  27-31  for 
ti.e  first  educational  convention  or  summer 
school.  <|  .£l 

As  an  indication  of  the  widespread  interest 
in  the  convention,  it  may  be  remarked  that 
representatives  came  from  points  as  far  distant 
as  Salt  Lake  City  and  Jacksonville,  Fla.  A  par- 
ticularly elaborate  program  for  the  convention 
had  been  prepared  under  the  direction  of  Mrs. 
Clark,  and  something  was  arranged  for  prac- 
tically every  hour  during  the  week.  Mrs.  Clark 
and  the  various  members  of  her  staff  had  im- 
portant subjects  assigned  to  them  and  gave  to 
the  delegates  the  best  of  their  practical  knowl- 
edge in  connection  with  the  development  of 
educational  work,  including  the  knowledge  of 
the  proper  records  and  the  ways  in  which  they 
could  be  used,  means  for  raising  funds  for  Vic- 
trolas,  programs  to  be  given  before  the  clubs 
and    societies,    methods    for    reaching  school 


meeting  will  be  largely  attended.  The  various 
Victor  distributors  and  dealers  were  represented 
as  follows: 

W.  D.  &  C.  N.  Andrews,  Buffalo,  N.  Y.,  A.  W. 
Fiscus-  and  C.  M.  Logan;  G.  A.  Barlow's  Son 


Eisenbrandt  Sons,  Baltimore,  Md.,  C.  Henry 
Eisenbrandt;  Florida  Talking  Machine  Co., 
Jacksonville,  Fla.,  Miss  Ruth  Upson;  Gimbel 
Bros.,  Milwaukee,  Wis.,  C.  L.  Parker;  Grinnell 
Bros.,  Detroit,  Mich.,  Mrs.  Laura  Meeker;  Hen- 
gerer  &  Co.,  Buffalo,  N.  Y.,  H.  A.  Brennan  and 
Mr.  Marklein;  Koerber-Brenner  Co.,  St.  Louis, 
Mo.,  Thos.  Cummins;  Lyon  &  Healy,  Chicago, 
111.,  Mr.  Smith,  Mr.  Corcoran  and  L.  C.  Wiswell; 


Delegates  to  the  Victor  Educational  Convention 

boards,  the  different  classes  of  music  repre- 
sented in  the  records,  a  demonstration  of  the 
Oscar  Saenger  singing  lessons,  and  some  prac- 
tical information  on  musical  appreciation. 

Among  the  outstanding  features  were  the  in- 
teresting lectures  and  practical  school  demon- 
strations of  Mrs.  Agnes  Moore  Fryberger,  as- 
sistant music  supervisor  of  Minneapolis,  whose 
book,  "Listening  Lessons  in  Music,"  is  proving 
an  excellent  guide  to  the  teacher  in  the  use  of 
the  talking  machine  in  graded  schools;  a  lecture 
and  exhibition  of  Esthetic  Dancing  and  Ballet, 
by  Mile.  Louise  LeGai,  whose  ballets  at  the 
Victor  open-air  festivals  of  the  Panama-Pacific 
Exposition  are  remembered  with  pleasure;  and 
last,  and  by  no  means  least,  a  concert  recital  by 
the  popular  baritone,  Reinald  Werrenrath,  whose 
Victor  records  play  an  important  part  in  school 
work. 

The  week  was  not  without  its  social  diver- 
sions, which  included  dinners  given  by  the  Vic- 
tor Co.  to  its  guests  at  the  Hotel  Adelphia, 
Philadelphia,  a  sea  food  dinner  at  the  Rose- 
mont,  and  a  dinner  and  concert  by  Sousa's  Band 
at  Willow  Grove  Park.  Every  opportunity  was 
given  those  attending  to  become  familiar  with 
each  phase  of  Victor  school  work  by  means  of 
practical  demonstrations  by  Mrs.  Clark  and  the 
various  traveling  representatives  of  her  depart- 
ment, who  convened  with  the  visitors  during  the 
last  three  days  of  the  convention.  Owing  to 
the  great  satisfaction  expressed  by  all  who  at- 
tended, and  as  a  part  of  the  plan  to  train  Victor 
salesmen  and  women  in  the  special  requirements 
of  educational  work,  General  Manager  Geissler 
has  decided  that  this  meeting  shall  be  held 
annually.    It  is  safe  to  say  that  next  summer's 


General  Manager  L.  F.  Geissler 

Co.,  Trenton,  N.  J.,  Miss  Mary  E.  Hough  and 
Miss  Nellie  M.  Primmer;  Barlow  Hardware  Co., 
Corry,  Pa.,  Mr.  Coons;  Louis  Buehn,  Philadel- 
phia, Pa.,  Mr.  Callahan  and  Mr.  Bliss;  Emanuel 
Blout,  New  York  City, 
N.  Y.,  Miss  Sadie 
Vogel;  W.  H.  Buescher 
&  Sons  Co.,  Cleveland, 
O.,  Miss  Wilma  Mas-  _ 
ten ;  C  a  I  d  e  r  Music 
Shop,  New  Have  n, 
Conn.,  W.  E.  Fulton; 
John  Elliott  Clark  Co., 
Salt  Lake  City,  Utah, 
Miss  Bessie  Golds- 
brough;  Collister  & 
Sayle  Co.,  Cleveland, 
O.,  Miss  Jeannette 
Heisa;  C  o  r  1  e  y  Co., 
Richmond,  Va.,  Miss 
Bessie  Gathright;  Cres- 
sey  &  Allen,  Portland, 
Me.,  Mr.  Fickett;  Dils 
Bros.  &  Co.,  Parkers- 


Addressing  the  Convention 

McAlpin  Co.,  Cincinnati,  O.,  Mrs.  Anne  B.  Rob- 
bins;  C.  C.  Mellor  Co.,  Pittsburgh,  Pa.,  Miss  Lil- 
lian A.  Wood;  Nebraska  Cycle  Co.,  Omaha, 
Neb.,  Miss  Mayme  Jardine;  Neal,  Clark  &  Neal 
Co.,  Buffalo,  N.  Y.,  W.  J.  Bruehl;  New  York 
Talking  Machine  Co..  New  York  City,  N.  Y., 
Wm.  H.  Nolan;  Penn  Phono.  Co.,  Philadelphia, 
Pa.,  M.  L.  Brown;  Price  Talking  Machine  Co., 
Newark,  N.  J.,  Clark  Price;  Robelen  Piano  Co., 
Wilmington,  Del.,  W.  E.  Holland;  Salisbury 
Music  and  Specialty  Co.,  Salisbury,  Md.,  W.  C. 
Day,  Jr.;  Schmelzer  Arms  Co.,  Kansas  City,  Mo., 
Miss  Leah  Ullom;  Scruggs- Vandervoort  &  Bar- 
ney Co.,  St.  Louis,  Mo.,  Miss  Lorraine  Merritt; 
Stewart  Talking  Machine  Co.,  Indianapolis,  Ind., 
Miss  Caroline  Hobson;  H.  A.  Weymann  &  Son, 
Philadelphia,  Pa.,  John  Dawson. 


PETITION  IN  BANKRUPTCY  FILED 


burg,  W.  Va.,  O.  T.  Lytle;  C.  H.  Ditson  &  Co., 
New  York,  Wm.  M.  Lind;  E.  F.  Droop  &  Sons 
Co.,  Washington,  D.  C,  C.  L.  Howser;  H.  R. 


A  petition  in  bankruptcy  was  filed  against 
the  Melodograph  Corp.,  manufacturers  of  pho- 
nographs at  142  West  Fourteeth  street,  New 
York,  on  September  5,  by  Max  Zeichner,  Julius 
Hammel  and  Maurice  Friedberg.  The  liabil- 
ities of  the  company  are  said  to  be  about  $19,000. 
An  assignment  was  also  made  to  I.  Wasservogel. 


Winning  Recognition  on 
an  Engineering  Principle 


Behind  the  modern,  thoroughly  equipped  manufacturing  plant  of  the 
Presto  Phono  Parts  Corporation  there  is  an  engineering  principle — SERVICE. 

Its  every  product,  from  the  minutest  jewel  screw  to  the  latest  achieve- 
ment of  a  truly  universal  tone  arm,  must  stand  the  test  of  service. 

The  manufacturing  organization  that  has  made  possible  a  line  of  sound 
boxes  and  tone  arms  that  has  but  in  a  few  months  won  recognition  and 
adoption  by  some  of  the  leading  and  most  discriminating  phonograph  manu- 
facturers, has  been  built  up  on  the  principle  of  efficiency  with  economy. 

To  those  who  demand  Phono  parts  of  precision,  refinement  and  individ- 
uality our  line  will  bear  the  most  rigid  inspection. 

For  parts  made  to  your  own  specifications  our  engineering  service  is  at 
your  call. 

Presto  Phono  Parts  Corporation 


124-130  Pearl  Street 


BROOKLYN,  N.  Y. 
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GIFT  CERTIFICATE  FOR  THE  USE  OF  VICTOR  DEALERS 

Giving  of  Personally  Selected  Records  at  Holiday  Time  -Simplified  by  New  Certificate  Designed 
and  Issued  by  the  Victor  Co. — Should  Stimulate  Record  Sales 

The  certificates  which  have 


In  connection  with  plans  for  taking  care  of  the 
largest  holiday  business  in  machines  and  records 
that  has  ever  been  enjoyed,  the  Victor  Talking 
Machine  Co.  has  just  prepared,  for  the  use  of  its 
dealers,  an  elaborate  record  gift  certificate  de- 
signed particularly  for  the  Christmas  season. 

It  has  long  been  realized  that  records  repre- 


springs  of  holly, 
been  printed  at  considerable  expense  are  supplied 
free  by  the  Victor  Co.  to  its  dealers,  orders  for 
them  being  filled  in  rotation. 

It  is  suggested  that  dealers  send  certificates  to 
those  on  their  selected  mailing  list,  for  the  cer- 
tificate is  accompanied  by  a  stub  which  serves  to 


GIVE 
ENTERTAINMENT 

EVERY  HOLIDAY  SEASON 
you  are  confronted  by  the  same 
puzzling  problem — the  selec- 
tion of  suitable  gifts  for  your 
family  and  friends. 
Here  is  a  novel  and  happy  idee: 
a  Victor  Gift  Certificate.  Just 
fill  in  names,  the  arnpunt,  and  ■ 
return;  we  will  sign  and  mail  it 
to  any  address  you  direct,  timed 
to  arrive  on  Christmas  Eve. 
This  Certificate  enables  the 
recipient  to  choose  Victor  Re- 
cords or  a  Victrola,  if  desired. 
Can  yo-U  imagine  a  more 
appropriate  gift  or  one  that 
breathes  the  spirit  of  the  Holi- 
day Season  so  well?  Victor 
Records  will  be  appreciated 
and  will  bring  pleasure  to  every 
member  of  the  family  every 
day  in  the  year. 


YICTOR  RECORD  CERTIFICATE 


feu.  DELIVER  TO_ 
Victor  Records  of  any  desired  selection  to 

^TflAV  THE  PLEASURE    DERIVED   FROM  Tr 

Victor  Records  of  your  own  selection 
great  as  the  pleasure 


In  introducing  the  certificates  to  the  trade,  the 
Victor  Co.  says  in  part:  "This  year,  pefhaps 
more  than  any  other,  home  entertainment  will 
be  more  eagerly  sought  in  thousands  of  homes, 
and  Victor  records  make  an  ideal  Christmas 
gift,  one  that  will  be  appreciated  by  every  mem- 
ber of  the  family  every  day  of  the  year." 

Dealers  generally  should  not  hesitate  to  avail 
themselves  of  the  opportunity  to  take  advantage 
of  the  gift  certificate  plan,  and  start  the  cam- 
paign among  their  local  customers  and  prospects 
at  the  earliest  practical  moment. 


OTTO  HEINEMAN  HOME  FROM  TRIP 

Visits  Chicago  and  Cincinnati  Branches  of  Com- 
pany and  Also  Manufacturers 


A  Reproduction  of  the  New 

sent  most  desirable  Christmas  presents,  but  it  is 
not  always  possible  for  the  giver  to  select  the 
records  that  will  give  the  most  pleasure  to  the 
recipient.  The  new  certificate,  however,  serves 
to  solve  the  problem,  for  the  donor  merely  pur- 
chases a  certificate  calling  for  records  of  a  speci- 
fied valuation,  and  the  recipient  can  present  the 
certificate  at  the  dealer's  store  and  choose  his 
own  records. 

The  certificates,  printed  in  black,  green  and 
red  on  a  buff  ground,  have  reproductions  of 
Red  Seal  records  in  the  upper  corners,  the  Victor 
trade-mark  in  seal  form  at  the  bottom,  and  ap- 
propriate Yuletide  decorations  in  the  form  of 


Victor  Record  Certificate 

explain  its  purpose.  Those  who  desire  to  make 
use  of  the  certificate  in  giving  presents,  simply 
tear  off  the  stub,  have  the  certificate  properly 
filled  out  by  the  dealer,  and  then  send  it  to  the 
one  for  whom  the  gift  is  intended.  The  certifi- 
cate plan  of  giving  is  not  by  any  means  new. 
It  is  in  fact  quite  common  in  other  lines  of 
business  and  has  also  been  used  by  various  talk- 
ing machine  dealers  in  the  past  on  their  own 
initiative.  Through  the  introduction  of  a  stand- 
ard gift  certificate  by  the  Victor  Co.  itself,  it  is 
believed  that  the  sales  not  only  of  records  but 
of  machines  also  will  be  greatly  stimulated  dur- 
ing the  coming  holiday  season. 


Otto  Heineman,  president  of  the  Otto  Heine- 
man  Phonograph  Supply  Co.,  Inc.,  returned  to 
New  York  recently  after  a  visit  to  the  company's 
Chicago  and  Cincinnati  branches,  a  call  at  the 
Heineman  factory  in  Elyria,  O.,  and  a  visit  to 
some  of  the  talking  machine  manufacturers  in 
St.  Louis  and  the  nearby  territory.  In  a  chat 
with  The  .World  he  stated  that  every  member 
of  the  talking  machine  industry  is  preparing  for 
an  active  fall  trade,  particularly  with  the  high- 
grade  machines. 

Mr.  Heineman  was  pleased  to  find  the  com- 
pany's factory  at  Elyria  working  to  capacity, 
with  every  department  contributing  its  quota 
towards  making  1917  the  Heineman  banner  year. 


TO  VISIT  TRADE JN  MIDDLE  WEST 

William  Phillips,  president  of  the  Mutual 
Talking  Machine  Co.,  New  York,  will  leave  in  a 
few  days  for  a  two  weeks'  trip  to  the  Middle 
West;  his  itinerary  calling  for  a  visit  to  the 
leading  trade  centers  in  this  section.  Mr. 
Phillips  planned  to  take  this  Western  trip  earlier 
in  the  month,  but  owing  to  unexpected  business 
activities  the  past  few  weeks  was  obliged  to 
postpone  it.  He  has  received  many  letters  from 
Western  talking  machine  manufacturers  who  are 
using  Mutual  products  requesting  him  to  "drop 
in"  and  see  them  when  he  is  in  the  West. 


READY  FOR  IMMEDIATE  DELIVERY 

Highest  Grade  Talking  Machine  Cabinets 

of  Exclusive  Designs,  suitable  for  machines  ranging  from 
$35.00  to  $250.00,  at  Attractive  Prices 


STANDARD  UTILITY  CO. 


225  LEXINGTON  AVENUE,  New  York  City 

Murray  Hill  9400 
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There  Are  Going  To  Be  Hundreds  Of  Thousands 


of 


m%  Sold  This  Fall 


Are  you  going  to  sell  your  share — and  reap  the  easy  profits 
that  come  from  the  sale  of  the  fastest  selling  specialty  in  the 
music  line — or  are  you  going  to  stock  short — and  pass  it  up? 


New  Models  Now  Ready 
for  Improved 
Victrola  Tone  Arm 

THERE  has  been  an 
insistent  demand  for 
Record  -  Lites  that  fit  the 
new  tone  arm  with  which 
the  larger  Victrola  models 
are  now  equipped.  These 
new  Record-Lites  are  now 
ready. 


The  Profits  Are  Yours ! 

The  sales  are  waiting.  All 
you  need  to  do  is  to  show 
the  Record-Lite,  and  demon- 
strate it — and  there  will  be 
a  sale  four  times  out  of  five. 


Just  ''Touch  The  Button" — and  the  entire  top 
of  the  Victrola  is  flooded  with  light. 


Get  Ready  For  The  Holiday  Trade 


There  will  be  an  especially  heavy  demand  for  Record-Lites 
during  the  Holiday  sales.    ORDER  YOUR  STOCK  NOW. 


THE  RECORD -LITE  CO.  a 


nc.) 


Sole  Manufacturers  and  Patentee 


MILWAUKEE,  WIS. 


A  LIVE  BUSINESS  ORGANIZATION 

Various  Departments  of  Thomas  Mfg.  Co., 
Talking  Machine  Motor  Manufacturers  in 
Dayton,  O.,  in  Charge  of  Capable  Executives 
Who  Have  at  Their  Command  Modern  Plant 
and  Equipment  for  Carrying  on  Work 

Dayton,  O.,  September  5. — Several  pieces  of  in- 
teresting news  were  gleaned  by  the  representa- 
tive of  The  World,  during  a  recent  call  at  the 
plant  of  the  Thomas  Mfg.  Co.,  of  Dayton,  O. 

A.  N.  Hancock,  who  succeeds  the  late  F.  M. 
Betz  as  sales  manager  of  the  company,  is 
already  in  active  harness  and  is  energetically 
performing  the  various  functions  of  his  office. 
Mr.  Hancock  was  previously  located  in  Chicago, 
where  he  had  been  a  specialty  man  for  many 
years.  His  experience  in  specialty  fields  will 
undoubtedly  prove  of  great  value  in  the  talking- 
machine  motor  and  tone  arm  business,  and 
Mr.  Hancock  is  entering  his  new  duties  full  of 
enthusiasm  and  anticipation. 

Some  members  of  the  trade  will  be  inter- 
ested to  know  that  the  much  heard  of  N.  M. 
Solimano,  advertising  manager  of  the  Thomas 
Co.,  is  in  reality  a  member  of  the  fair  sex,  and 
was  discovered  by  the  Thomas  Co.  when  she 
was  a  pupil  of  M.  H.  Mathews,  at  one  time 
professor  of  mathematics  in  the  Dayton  high 
schools,  but  new  president  of  the  Thomas  Mfg. 
Co.  Incidentally,  it  should  be  added  that  Miss 
Solimano  is  now  married  and  has  retired  from 
the  Thomas  Co.  to  take  up  a  life  of  domesticity. 

L.  Baxter,  general  superintendent  of  the 
Thomas  Co.,  conducted  The  World  representa- 
tive on  a  tour  of  inspection  through  the  Thomas 
plant.  The  factory  was  found  to  be  equipped 
with  brand-new  machinery  of  the  latest  type. 
There  are  great  machines  for  stamping  out  turn- 
tables, for  machining  small  parts,  and  for  cut- 
ting gears.  The  Thomas  Co.  especially  pride 
themselves  on  the  "thousandth  part  of  an  inch" 
accuracy  with  which  they  cut  gears,  and  attrib- 
ute the  quietness  and  easy  run  of  their  motors 
to  the  perfection  of  the  gears.    The  machine 


'shop  is  manned  by  a  healthy  looking  corps  of 
skilled  mechanics,  the  kind  who  have  made  Day- 
ton known  as  "the  city  of  precision."  Mr.  Bax- 
ter gives  personal  attention  to  even  the  minute 
details  of  the  various  manufacturing  steps  and 
utilizes  all  the  knowledge  of  motors  which  he 
has  acquired  since,  twenty-seven  years  ago,  he 
first  started  designing  sewing  machine  motors 
which  had  to  run  three-quarters  of  an  hour  and 
the  springs  of  which  were  fifty  feet  long,  three 
and  one-half  inches  wide  and  a  sixteenth  of  an 
inch  thick. 


NEW  PATHE  ELECTRIC  MOTOR 

The  Pathe  Freres  Phonograph  Co..  Brooklyn, 
N.  Y.,  after  a  prolonged  series  of  unusually 
severe  tests,  has  placed  upon  the  market,  with 
full  confidence  in  its  efficiency,  a  new  Pathe 
electric  motor.  Simplicity  is  the  keynote  of  its 
construction,  and  trouble-making,  complicated 


WINNERS  OF  THE  WHITTEN  CUPS 


Columbia  Salesmen  Awarded  President  Whit- 
ten  Trophies  for  Work  During  July 


F.  A.  Denison 


George  W,  Hopkins,  general  sales  manager  of 
the  Columbia  Graphophone  Co.,  announced 
this  week  that  F.  A.  Denison, 
Pacific  Coast  district  man- 
ager, had  been  adjudged  the 
winner  of  the  President 
Whitteh  district  manager's 
cup  for  the  month  of  July. 
As  Mr.  Denison  also  won 
this  cup  in  June,  it  will  be 
his  permanent  property  if  he 
should  win  it  for  the  third 
time. 

The  winners  of  the  salesmen's  cups  in  the 
President  Whitten  contest  for  the  month  of- 
July  are  the  following:  George  L.  Schuetz,  of 
the  Indianapolis  branch,  Pittsburgh  territory; 
A.  Thallmeyer,  Philadelphia  branch,  Philadel- 
phia territory;  O.  F.  Winship,  Kansas  City 
branch,  Chicago  territory;  J.  J.  Denehan,  New 
Haven  branch.  New  York  territory,  Lewis  Older, 
Portland,  Ore.,  branch.  Pacific  Coast  territory. 

As  none  of  these  salesmen  was  a  winner  in 
the  month  of  June,  it  is  safe  to  say  that  the 
contest  for  these  cups  will  be  unusually  keen,  as 
the  individual  salesman  in  each  district  must  win 
the  cup  three  times  before  it  becomes  his  per- 
manent property. 


The  Pathe  Electric  Motor 

mechanism  is  eliminated.  It  has  so  few  parts 
to  get  out  of  order  that  the  Pathe  Co.  has  not 
hesitated  in  attaching  with  each  motor  an  ex- 
tensive guarantee  certificate. 

It  is  a  self-lubricating  motor,  requiring  no  oil 
or  grease.  When  in  operation  it  gives  an  even, 
continuous  revolution  to  the  turntable  which 
greatly  improves  the  playing  of  the  record.  Be- 
ing of  the  Universal  type,  it  operates  on  both 
direct  and  alternating  current,  greatly  facilitat- 
ing its  use  under  any  conditions. 

The  Pathe  Freres  Phongraph  Co.  has  installed 
this  motor  in  its  No.  125  and  175  models 
which,  as  electrically  driven  machines,  have  al- 
ready met  with  great  success. 


In  connection  with  the  successful  campaign 
featuring  the  Edison  Amberola,  which  has  been 
carried  on  by  both  jobbers  and  dealers,  particu- 
larly in  the  rural  districts,  it  is  announced  that 
the  majority  of  the  Edison  jobbers  have  de- 
cided to  advertise  the  Diamond  Amberola  all 
over  the  United  States  and  Canada  in  national 
farm  papers.  About  thirty  papers  will  be  used, 
having  a  total  of  8,000,000  readers  monthly. 
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Unless  the  talking  machine  dealer  is  han- 
dling Columbia  dance  records  he  is  not 
running  his  business  to  its  full  earning 
capacity. 


Columbia  Graphophone  Co. 

Woo! worth  Building,  New  York 


ANNOUNCE  PLANS  FOR  EDISON  WEEK    MOTOR  TRUCK  TO  DELIVER  MOTROLAS     LATEST  UDELL  CABINET  CATALOG 


Window  Display  Contest  and  Patchwork  Adver- 
tisement Contest  for  Dealers  Among  the  Fea- 
tures Calculated  to  Develop  Interest 


Demand  for  Electric  Winding  Device  Makes  it 
Necessary  to  Speed  Up  Local  Deliveries — 
Helps  Greatly  in  Demonstration 


Thos.  A.  Edison,  Inc.,  have  just  sent  out  to 
their  dealers  throughout  the  country  the  full 
program  for  Edison  Week,  the  annual  event 
which  will  be  held  this  year  from  October  21 
to  27  inclusive.  In  order  to  insure  the  success 
of  the  week,  the  Edison  Co.  announces  that  a 
special  advertising  campaign  has  been  outlined 
to  begin  early  in  September,  and  which  will 
include  advertisements  in  a  dozen  of  the  lead- 
ing magazines  of  the  country,  including  the  Sat- 
urday Evening  Post,  Collier's,  Century,  Cosmo- 
politan, McClure's  and  Harper's  magazines, 
which  will  be  read  by  over  40,000,000  people. 

To  stimulate  the  interest  of  dealers  in  Edi- 
son Week,  the  company  announces  a  window 
display  contest  for  the  week,  which  will  include 
a  series  of  prizes  for  each  zone  with  the  addi- 
tional unique  feature  that  the  first  and  second 
prize  winners  in  each  zone  may  compete  for 
three  championship  prizes.  Then  there  is  the 
$2,000  patchwork  advertisement  contest,  details 
of  which  have  also  been  forwarded  to  dealers. 
Special  hangers,  banners  and  circulars  have 
also  been  prepared  for  Edison  Week. 


Among  the  new  accessories  in  the  phono- 
graphic industry  one  that  is  becoming  more  and 
more  prominent  every  day  is  the  Motrola,  that 
winds  any  phonograph  by  electricity,  and  the 
constantly  growing  demand  for  this  product  has 
made  it  necessary  for  the  manufacturers  to  en- 
list the  services  of  their  own  motor  truck,  which 
is  being  kept  always  on  the  jump. 

The  Motrola  does  the  winding  automatically. 


OCCUPYING  THEIR  NEW  FACTORY 

Chicago,  III.,  September  11. — The  World  Pho- 
nograph Co.  are  now  in  full  operation  in  their 
new  factory  at  736  Tildon  street,  which  can  be 
reached  in  a  few  minutes  from  the  loop  by 
taking  the  Van  Buren  street  car  to  Halsted 
street.  President  F.  J.  M.  Kaumanns  has  been 
an  extremely  busy  man  in  getting  everything 
in  good  running  order.  The  company-  make 
their  own  cabinets  in  the  new  plant,  and  the 
several  attractive  new  styles  they  are  produc- 
ing are  now  coming  through  in  excellent  shape. 
The  general  offices  are  being  removed  from  the 
old  location  in  the  McClurg  Building  to  the 
factory. 


Motrola  Delivery  Truck 

It  is  readily  attached  to  any  make  of  machine 
in  place  of  the  winding  key.  It  runs  by  elec- 
tricity, can't  get  out  of  order,  and  the  cost  of 
operating  it  is  trifling. 

Phonograph  salesmen  report  that  a  Motrola 
attached  to  the  demonstrating  machine  makes 
the  selling  of  phonographs  much  easier,  also 
that  the  Motrola  itself  is  easy  to  sell  in  this  way. 

The  Motrola  is  the  invention  of  the  well- 
known  inventor,  Joseph  W.  Jones,  under  whose 
basic  patents  disc  records  are  made.  Among 
his  other  inventions  are  the  Jones  Speedometer, 
Jones  Taximeter  and  the  Jones  Shock  Absorber. 


C.  F.  Bath,  who  has  been  conducting  a  store 
for  the  sale  of  Edison  Diamond  Disc  phono- 
graphs in  Abilene,  Kan.,  for  the  past  two  years, 
has  turned  his  business  over  to  R.  H.  Seeds  as 
trustee. 


MR.  A.  LIVE,  Talking  Machine  Dealer,  EVERYWHERE 

Your  CUSTOMERS'  BEST  INTERESTS  are  YOUR  BEST  INTERESTS  at  all  times.  This  is 
the  UPPERMOST  THOUGHT  in  the  mind  of  our  GREATEST  and  MOST  SUCCESSFUL  MER- 
CHANTS—their  CONSTANT  ENDEAVOR.  It's  not  only  GOOD  BUSINESS  but  A  SERVICE 
which  your  customers  EXPECT  and  APPRECIATE — even  though  some  of  them  do  not  DEMAND  it. 
ANTICIPATING  and  PROVIDING  for  the  customers'  CONVENIENCE  and  PLEASURE  is  A 
CREED  which  IS  ALWAYS  APPRECIATED  and  DOES  BRING  RESULTS— more  profits. 

The  "Crip-N"  File  for  talking  machine  records  IS  THE  ANSWER  to  a  VITAL  QUESTION 
which  MANY  of  YOUR  CUSTOMERS  have  tried  in  vain  to  SOLVE.  It  is  not  a  LUXURY  or  a 
TOY  but  a  PRACTICAL  NECESSITY  to  ANY  TALKING  MACHINE  OWNER,  and  IT  FITS  right 
in  the  cabinet  of  any  standard  talking  machine.  It  does  awav  with  the  handling  of  12  or  15  records 
before  THE  ONE  which  is  WANTED  is  found.  It  has  a  separate  compartment  for  each  record  and 
any  compartment  will  take  care  of  and  eject  either  the  10  or  12-incb  size.  A  light  touch  of  the 
finger  on  the  individual  ejecting  rod  instantly  places  the  required  record  right  in  your  hand  readv 
for  the  machine.  IT  NEVER  FAILS.  After  playing,  it  is  much  easier  to  replace  the  record  where 
it  belongs  than  it  is  to  return  it  to  an  envelope  or  album.  It's  the  last  word  in  CONVENIENCE 
SS,d  ECONOMY— a  wonderful  TIME  and  RECORD  SAVER.  The  "Crip-N"  File  provides  THE 
SERVICE  your  customers  NEED. 

A  trial  order  will  prove  it.    Write  us  NOW. 

CRIPPEN-RASE  CO.,  Inc. 


77  South  Avenue 


Rochester,  N.Y. 


New  Volume  Illustrates  and  Describes  Many 
New  Cabinet  Models  for  Talking  Machine 
Records  as  Well  as  Music  Rolls 


"Dependable  Cabinets  Made  by  Udell"  is  the 
caption  that  introduces  the  latest  catalog  issued 
by  the  Udell  Works,  Indianapolis,  Ind.,  and 
which  embraces  illustrations  and  detailed  de- 
scriptions of  the  large  line  of  Udell  cabinets  for 
talking  machine  records  and  music  rolls.  The 
new  catalog  is  particularly  interesting  in  that  it 
calls  attention  to  a  number  of  distinctly  original 
styles  in  cabinets  only  recently  brought  out  by 
the  Udell  Works  and  which  were  placed  on  pub- 
lic exhibition  for  the  first  time  at  the  National 
Music  Show  held  in  Chicago  in  May,  and  which 
include  several  particularly  interesting  models 
after  the  old  English  styles  of  Queen  Anne  and 
William  and  Mary.  The  design  of  the  cabinets 
is  true  to  the  period  they  represent  and  they 
should  make  a  strong  appeal  to  those  who  have 
a  penchant  for  period  furniture. 

The  first  section  of  the  catalog  is  devoted  to 
cabinets  designed  to  match  the  various  leading 
types  of  talking  machines,  there  being  special 
models  for  Victrolas,  Grafonolas,  Pathe  phono- 
graphs, Vocalions,  Empire  talking  machines, 
Sonora  phonographs  and  other  prominent  makes. 
The  designs  of  the  cabinets  are  made  to  har- 
monize with  the  machines  with  which  they  are 
to  be  used  and  the  finish  also  matches. 

The  second  section  of  the  catalog  brings  to 
view  an  elaborate  array  of  music  roll  cabinets 
in  various  styles  designed  to  hold  from  fifty-six 
to  200  or  more  rolls,  and  in  a  variety  of  finishes. 

This  showing  of  the  latest  Udell  products 
should  prove  most  interesting  not  only  to  the 
dealer  but  to  his  customers.  The  trade  is  already 
quite  familiar  with  Udell  policies  and  the  new 
booklet  emphasizes  the  same  admirably. 


TALKING  MACHINE  MEN,  INC.,  MEET 

At  Last  Monthly  Meeting  Take  Action  to  Re- 
vise By-laws  and  to  Adopt  Standard  Instal- 
ment Contract — Planning  Beefsteak  Dinner 


A  regular  monthly  meeting  of  the  Talking 
Machine  Men,  Inc.,  was  held  on  August  IS  in 
the  rooms  of  the  Merchants'  Association  in  the 
Woolworth  Building.  In  the  bourse  of  the 
meeting  a  committee  consisting  of  Lambert 
Friedl  of  the  Columbia  Graphophone  Co.,  Max 
Landay,  I.  Liebolwitz  and  G.  A.  Kelly  were  ap- 
pointed to  revise  the  by-laws  of  the  association 
and  report  at  the  next  meeting.  A  legal  com- 
mittee was  also  instructed,  on  motion,  to  draw 
up  a  uniform  instalment  contract  to  be  used  by 
all  members  of  the  organization,  and  two  sample 
contracts  were  submitted  for  consideration. 

It  was  reported  that  the  outing  held  early  in 
the  month  by  the  association  was  an  unqualified 
success,  and  a  vote  of  thanks  was  given  the 
entertainment  committee.  Plans  were  discussed 
for  holding  a  beefsteak  dinner  some  time  in 
October. 
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On  the  Wing>s 
of  Success! 


The  New  BUTTERFLY  MOTOR  is  carry- 
ing our  business  to  triumphs  beyond  our  fondest 
dreams  for  so  short  a  time!  The  same  quick 
success,  on  an  even  greater  scale,  awaits  every 
enterprising  phonograph  manufacturer  who  con- 
nects up  with  the  BUTTERFLY— the 
world's  only  silent  phonograph  motor! 


"The  Motor  that  knows 
no  peer" 

SPECIFICATIONS  OF  THE 


JEWEL-BEARING 

Beveled  gear  noiseless  winding. 
New  ratchet  device  that  prevents  clicking. 
Bakelite  intermediate  gear — absolutely  silent. 
Plays  seven  to  eight  10-inch  or  five  and  a  half  12-inch 

records  at  one  winding. 
Cast  iron  nickeled  frame. 
Powerful,  durable,  compact,  accessible. 
Built  especially  for  the  highest-grade  machines. 
Guaranteed  in  every  minutest  detail. 
The  perfection  of  mechanical  genius  as  applied  to  the 

phonograph  motor. 


The  New  BUTTERFLY  has  met  with  such  instan-  j 

I  taneous  success  as  to   demand   an  extension  of  our  1 

|  quarters  and  the  installation  of  added  machinery  to  § 

1  meet  the  heavy  demand.    We  are  now  equipped  to  take  ■ 

1  care  of  additional  business,  but  again  we  must  warn  1 

I  prospective  customers  that  we  are  likely  to  be  oversold  ■ 

I  once  more  within  a  short  time,  and  we  advise  immediate  I 

|  inquiries  with  a  view  to  filling  your  requirements. 

IllilllllllllllllllllllllllllllllllllllllllM 

Markels  Tone-Arms 

WE  carry  a  complete  line  of  Universal  Tone-Arms, 
playing  all  makes  of  records,  and  guaranteed  to 
give  good  service,  being  rigidly  tested  and  thoroughly  in- 
spected— fully  and  heavily  nickeled — high-grade  quality 
products.  Special  terms  when  used  in  conjunction  with 
our  motors. 

B  or  L  Tone-Arm,  in  combination  with  C  Sound-Box,  is  gen- 
erally used  with  machines  from  $75  up.  M  is  a  medium-priced 
Tone-Arm  for  use  on  moderate-priced  machines.  The  C  Sound- 
Box  is  made  with  the  highest  grade  mica  only,  and  is  giving 
satisfaction  to  thousands  of  users. 

In  buying  a  Tone-Arm  from  the  House  of  Markels,  you  may 
rest  absolutely  secure  in  the  knowledge  that  it  meets  the  severest 
possible  requirements  of  Tone-Arm  construction,  and  will  render 
any  record  with  the  proper  tone  and  volume. 

WRITE  TODAY  FOR  SAMPLES  AND  PRICES. 

Act  Promptly  to  Meet  Your  Needs! 


LEONARD  MARKELS,  165  William  Street,  New  York 
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AUDION  PRODUCTS  READY  FOR  TRADE 

Audion  Phonograph  Co.  Prepared  to  Supply 
Manufacturers  and  Dealers  With  the  Audion 
Tone  Arms  and  Reproducers — New  Features 

The  Audion  Phonograph  Co.,  New  York,  has 
advised  the  trade  that  it  is  now  ready  to  supply 
manufacturers  and  dealers  with  the  Audion  tone 
arm  and  reproducer.  These  products,  which  are 
made  under  the  personal  supervision  of  Vitalis 
Himmer,  Jr.,  one  of  the  veterans  of  the  in- 
dustry, are  well  known  in  the  trade,  but  were 
previously  manufactured  for  the  exclusive  use 
of  several  prominent  manufacturers. 

Mr.  Himmer  is  now  offering  these  products 
for  the  consumption  of  the  general  trade,  and 
judging  from  their  popularity  and  previous  suc- 
cessful record,  the  Audion  tone  arm  and  re- 
producer will  meet  with  a  ready  sale.  A  num- 
ber of  patented  improvements  are  embodied  in 
this  tone  arm  and  sound  box,  and  Mr.  Hinimef 
has  made  plans  whereby  he  will  demonstrate  the 
technical  features  of  his  products  in  a  way  which 
will  give  the  manufacturer  and  dealer  a  true 
insight  into  the  basic  qualities  of  his  product. 

J.  H.  CHASE  WITH  COHEN  &  HUGHES 

Will  Act  as  General  Sales  Manager  for  That 
House,  and  Will  Have  Charge  of  Both  Whole- 
sale and  Retail  Victor  Business  for  Them 

Baltimore,  Md.,  September  6. — Joseph  Hall 
Chase,  who  recently  resigned  as  sales  manager 
for  C.  J.  Heppe  &  Sons,  Philadelphia,  has  become 
general  sales  manager  for  Cohen  &  Hughes, 
Inc.,  the  prominent  music  house  of  this  city, 
who  are  also  noted  as  successful  Victor  distrib- 
utors. In  his  new  capacity  Mr.  Chase  will 
have  full  charge  of  the  wholesale  and  retail 
Victor  business  of  the  company  both  in  this  city 
and  in  Washington,  as  well  as  looking  after  the 
other  branches  of  the  business.  Mr.  Chase  is 
well  acquainted  with  local  territory,  having  for- 
merly spent  ten  years  in  Washington  as  head  of 
the  Chase  Piano  Co.  In  addition  to  being  an 
expert  on  salesmanship,  he  is  also  qualified  as  a 
first-class  advertising  man  and  will  look  after 
the  publicity  for  Cohen  &  Hughes  in  connection 
with  his  other  duties. 


PREPARE  FOR  BIG  FALL  DRIVE 

The  Shelton  Electric  Co.,  New  York,  manu- 
facturer of  the  Shelton  electric  talking  machine 
motor,  is  making  preparations  for  a  big  fall  drive, 
as  the  company  believes  that  there  will  be  a 
larger  demand  this  fall  for  electric  motors  than 
ever  before.  The  Shelton  electric  motor  has 
been  on  the  market  quite  some  time,  and  W. 
Gentry  Shelton,  president  of  the  company,  has 
devoted  considerable  time  and  thought  to  the 
perfection  of  this  motor.  The  result  of  his 
work  is  evidenced  in  the  fact  that  the  company 
guarantees  the  motor  for  one  year. 

The  Shelton  motor  is  designed  by  one  of  the 
foremost  electrical  engineers  in  the  world,  and 
is  built  by  the  largest  electrical  manufacturing 
companies  in  the  United  States.  The  motor 
can  be  used  without  changing  the  cabinet  in 
any  way,  and  develops  exactly  the  same  driving 
power  as  the  spring  motor  when  the  latter  is 
fully  wound,  thus  giving  a  constant  steady  pull 
with  no  variation  of  speed. 

REMOVE  TO  LARGER  QUARTERS 

The  Presto  Phono  Parts  Corp.,  manufacturer 
of  Presto  tone  arms,  sound  boxes,  etc.,  has  just 
moved  from  36  Flatbush  avenue  extension, 
Brooklyn,  N.  Y.,  to  124-130  Pearl  street,  Brook- 
lyn, N.  Y.  In  its  new  quarters  the  company 
will  have  double  the  floor  space  that  it  occu- 
pied in  its  old  factory,  and  according  to  present 
arrangements  the  factory  will  be  equipped  with 
the  most  improved  types  of  modern  machinery 
for  the  manufacture  of  talking  machine  parts. 
The  company's  business  has  increased  so  rap- 
idly the  past  few  months  that  it  was  found  ab- 
solutely necessary  to  take  additional  space  in 
order  to  accommodate  the  requirements  of  the 
talking  machine  manufacturers. 


J.  H.  WHEELERJNOW  MANAGER 

St.  Paul,  Minn.,  September  8. — J.  H.  Wheeler 
has  been  appointed  manager  of  the  Pathe  divi- 
sion of  G.  Sommers  &  Co.,  Pathe  distributors. 
Mr.  Wheeler  is  one  of  the  veterans  of  the  talk- 
ing machine  industry,  having  been  connected 
with  the  Columbia  Graphophone  Co.  for  more 
than  twenty  years.  He  will  leave  for  New  York 
Tuesday  to  attend'  the  convention  of  the  Pathe 
Jobbers'  Association. 

MARKET  EDUCATIONAL  RECORDS 

The  Educational  Record  Co.,  of  Chicago,  was 
recently  incorporated  under  the  laws  of  Dela- 
ware, with  a  capital  stock  of  $50,000. 

It  was  organized  primarily  for  the  purpose 
of  handling  the  Foresman  educational  music 
records,  a  set  of  twenty-four  double  disc  rec- 
ords for  use  in  teaching  music  in  the  public 
schools.  The  directors  of  the  company  are 
Chase  E.  Bentley,  F.  B.  Pelton,  Will  N.  Chaffee, 
W.  H.  Borscherding  and  John  L.  Horsley.  The 
home  office  is  at  30  N.  Michigan  avenue,  Chicago. 


VICTR0LA  STARTS^  ON  LONG  TRIP 

Instrument  and  Records  Shipped  to  Arabia  by 
the  Fischer  Music  Shop,  Kalamazoo,  Mich. 

Kalamazoo,  Mich.,  September  4. — The  Fischer 
Music  Shop,  Victor  dealer  in  this  city,  has  just 
started  a  Victrola  and  about  seventy-five  records 
to  accompany  it  on  a  long  journey  to  Arabia, 
where  the  instrument  will  find  a  place  in  the 
home  of  Rev.  and  Mrs.  Henry  Bilkert.  It  is 
expected  that  the  Victrola  will  be  on  the  road 
for  three  months.  It  was  ordered  by  the  mis- 
sionaries while  they  were  on  a  visit  to  Kala- 
mazoo some  time  ago. 

The  Fischer  Music  Shop  at  the  same  time  as 
they  shipped  the  Victrola  sent  a  small  supply 
of  needles  to  a  citizen  of  Kalamazoo  who  is  now 
in  Paris,  and  who  wrote  that  it  was  impossible 
to  get  talking  machine  needles  in  that  city. 

The  Wuchter  Music  Co.,  of  Allentown,  Pa., 
has  just  moved  into  a  handsome  new  store  at 
927  Hamilton  street,  where  added  facilities  will 
be  provided  for  handling  the  growing  business. 


Pathe  Dealers 
Attention!! 

When  you  write  for  a  certain 
model  Pathe  in  a  certain  finish 
you  expect  to  get  same  at  once. 
Do  you  always  get  it? 

Our  stock  is  always  complete. 
We  can  furnish  any  model  in 
any  finish  on  our  "Twenty-four 
Hour  Service  Policy." 


Try  Fischer's 

For  Service 

THE  FISCHER  CO. 

940  Chestnut  Ave.   Cleveland,  Ohio 
OLDEST  PATHE  JOBBERS 


To  Dealers  not  handling  Pathe  Line 

Write  us  for  our  letter,  "Pathe  for  Profit" 
By  Fischer 
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Let  Us  Prove  to  You  Why 

The  Paddack  Diaphragm 

Is  "Better  Than  Mica" 

The  Paddack  Diaphragm  produces  a  sweeter  tone  than  a  mica  diaphragm,  is 
guaranteed  for  the  life  of  the  sound  box  and  requires  no  testing.  There  are  no  seconds  in 
Paddack  Diaphragms,  for  production  in  our  plant  is  uniform.  Our  factory  facilities  pro- 
vide for  maximum  service  to  our  trade. 

LET  US  SEND  YOU  SAMPLES  AND  PRICES 

PADDACK  DIAPHRAGM,  Inc.,  30  Church  St.,  New  York 


NEW  QUARTERSJN  MONTGOMERY 

Dahlberg  Talking  Machine  Co.  Requires  More 
Room  in  Which  to  Handle  Growing  Business 


Montgomery,  Ala.,  September  4. — The  Dahlberg 
Talking  Machine  Co.,  Victor  dealers  of  this  city, 
have  leased  for  a  period  of  five  years  the  Inter 
Se  clubrooms,  two  doors  below  the  present  store 
of  the  company,  where  a  larger  space  will  be  pro- 
vided for  carrying  on  the  business.  One  of  the 
features  will  be  a  large  concert  hall  which  can 
also  be  used  for  dancing  and  the  company  plans 
to  bring  several  Victor  artists  to  the  city  during 
the  winter  to  appear  in  recitals. 


PLEASED  WITH  RECEPTION  OF  MOTOR      THE  "JOFFRE  MARCH"  FEATURED 


"We  are  greatly  pleased  with  the  reception 
that  has  been  accorded  the  Tiphany  motor," 
said  William  Rotter,  president  of  the  Tiphany 
Motor  Co.,  New  York.  "The  first  advertisement 
that  we  carried  in  The  Talking  Machine  World 
has  demonstrated  that  there  is  a  big  demand 
for  a  high-grade  motor,  and  that  the  talking- 
machine  manufacturers  are  in  the  market  for  a 
motor  of  this  type. 

"We  have  received  orders  from  some  of  the 
largest  concerns  in  the  country,  and  every 
manufacturer  who  has  inspected  our  motor  has 
made  arrangements  for  good  sized  contracts, 
delivery  beginning  in  October.  We  feel  sure 
that  the  popularity  of  the  Tiphany  motor  will 
steadily  increase,  when  the  manufacturers  and 
the  dealers  begin  to  appreciate  its  many  dis- 
tinctive qualities." 


RESOLUTIONS  ON  FOOD  QUESTION 

The  Executive  Committee  of  the  Independent 
Retailers  of  the  Metropolitan  District,  in  a  re- 
cent conference,  which  was  attended  by  John  E. 
Hunt,  as  first  vice-chairman  of  The  Talking 
Machine  Men,  Inc.,  adopted  resolutions  in  favor 
of  the  campaign  for  food  conservation. 


No  other  foreigner,  stepping  upon  the  shores 
of  America,  ever  received  a  more  hearty,  a  more 
sincere  and  joyous  welcome  than  did  Marshal 
Joffre,  the  "Hero  of  the  Marne,"  and  the  idol  of 
the  French  people,  upon  his  recent  visit  to  the 
United  States.  The  ovation  accorded  him  was 
one  of  the  greatest  in  the  annals  of  the  world's 
history. 

All  the  intense  enthusiasm  and  stirring  patriot- 
ism aroused  in  the  hearts  of  the  American  peo- 
ple by  the  arrival  in  their  midst  of  this  stalwart 
French  hero  has  been  wonderfully  portrayed  by 
the  new  Pathe  selection  entitled  the  "Joffre 
March." 

The  Pathe  Freres  Phonograph  Co.,  the  first 
leading  company  to  place  this  selection  before 
the  public,  is  more  than  gratified  with  the  en- 
thusiastic manner  in  which  this  offering  has 
been  received  by  Americans  throughout  the 
country. 

The  Joffre  March  has  been  coupled  with  a 
selection  representing  the  principal  Bugle  Calls 
of  the  U.  S.  Army,  and  is  unusually  interesting. 
Following  this,  the  American  Regimental  Band 
has  played  a  rousing  rendition  of  the  most  be- 
loved national  hymn  of  all  nations,  "The  Star 
Spangled  Banner." 


REMODELED  QUARTERS  IN  MERIDEN 

.  J.  A.  V.  Thomas,  well-known  Victor  talking 
machine  dealer  of  Meriden,  Conn.,  is  now  settled 
in  his  remodeled  store  at  21  State  street,  that 
city.  New  demonstrating  booths,  handsome 
decorations  and  a  modern  lighting  system  are 
among  the  features  of  the  remodeled  quarters. 
While  the  changes  were  being  made  Mr. 
Thomas  conducted  his  business  in  the  adjoin- 
ing store.  He  has  been  active  in  business  in 
Meriden  for  nearly  fifty  years. 


VICTROLAS  FOR  THE  SOLDIERS 

Asbury  Park,  N.  J.,  September  6. — The  Tusting 
Piano  Co.  has  lately  delivered  Victrolas  to  the 
following  military  organizations:  Second  Com- 
pany Coast  Artillery  of  Wildwood,  N.  J.;  New 
Jersey  State  Rifle  Association,  National  Army 
Cantonment,  Wrightstown;  United  States  Signal 
Corps  Training  Camp,  Armory,  Asbury  Park; 
Company  H,  Sea  Girt,  and  two  to  the  War 
Work  Committee,  Y.  M.-C.  A.,  at  Sea  Girt. 


INCORPORATED 


The  Talking  Machine  Shop,  Inc.,  Norwich, 
Conn.,  has  been  incorporated  with  a  capital  stock 
of  $5,000. 


There's  a  lot  of  satisfaction  in  feeling  at  the 
end  of  each  day  that  you  have  done  your  best. 


MAGNQLA — A  Complete  and  Splendid  Success  j 
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Our  Manufacturing  resources,  vast  as  they  are,  have 
been  taxed  during  the  whole  summer,  to  keep  up 
with  the  demand. 


Magnola  is  priced  at 
retail  from  $65  to  $210 


Equipment  includes: 

Tone  Deflector,  Tone  Graduator,  Uni- 
versal Sound-box  and  Vertical  Filing 
Cabinet  for  records. 


Magnola  Louis  XVI  Design 
Style  100 


MAGNOLA- 
MOBILE" 

For  Hospitals,  Schools,  Hotels,  etc. 
We  Help  You  Sell  Magnola 

Let  us  tell  you  our  proposition.     Handsome  illustrated 
Magnola  catalog  sent  free  for  the  asking. 

Magnola  Talking  Machine  Co. 

OTTO  SCHULZ,  President 

711  Milwaukee  Avenue,  CHICAGO 

Southern  Wholesale  Branch,  1530  Candler  Bldg.,  Atlanta,  Ga. 
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PROGRESS  WITH_ELECTRIC  DRIVE 

Chicago  Metal  Products  Co.  Find  Lively  Mar- 
ket for  Their  Electrophone  Motor  for  Talking 
Machines — Have  Fine  Plant — To  Put  New 
Automatic  Stop  on  the  Market 

Chicago,  III.,  September  8. — The  Chicago  Metal 
Products  Co.,  manufacturers  of  the  well  known 


by  the  Electrophone  motor.  Due  to  the  organi- 
zation and  modern  equipment  that  has  been 
at  his  disposal,  he  has  very  naturally  been  able 
to  turn  out  a  high  grade  product. 

The  company  at  the  present  time  is  occupying 
about  10,000  square  feet  floor  space,  but  owing 
to  the  already  congested  conditions  is  now 
making  arrangements  for  additional  quarters. 

J.  G.  Roberts,  secretary  and  treasurer  of  the 
company,  is  most  enthusiastic  over  the  future 
of  the  electric  motor.  "Owing  to  the  many 
advantages  to  be  found  in  the  electric  drive, 
said  he,  "we  greatly  regret  that  the  price  of 
our  motor  prohibits  us  from  supplying  the  man- 
ufacturers of  the  more  inexpensive  cabinet.  We 
have  found  that  it  is  impossible  to  produce  a 
satisfactory  electric  motor  at  a  price  in  line 
with  the  average  high  grade  spring  motor,  but 
from  the  volume  of  business  we  have  secured 


or  electric  motors  at  a  surprisingly  small  cost." 

Announcement  of  this  new  stop  will  be  made 
shortly. 

In    this    connection    are    presented  interior 


A  Corner  of  the  Assembling  Room 

views  of  the  busy  factory  at  501-17  South  Jef- 
ferson street. 


Drill  Press  and  Finishing  Department 

Electrophone  motor,  have  in  the  past  few 
months  made  wonderful  progress  in  the  pro- 
duction of  their  electric  drive. 

Owing  to  the  fact  that  they  manufacture 
only  one  size  and  type  of  motor  they  have 


Milling  Machine  and  Tool  Department 

been  able  to  place  their  product  on  the  market 
in  a  comparatively  short  time. 

E.  E.  Valette,  who  is  factory  superintendent 
and  production  manager,  is  in  a  large  way  re- 
sponsible for  the  fine  reputation  now  enjoyed 


Automatic  Screw  Mach.ne  Department 

since  we  have  been  in  position  to  quote  satis- 
factory deliveries,  we  are  convinced  that  there 
is  an  enormous  demand  for  an  electric  motor 
selling  at  a  somewhat  high  price.  We  are  able 
to  quote  for  prompt  delivery  for  at  least  the 
next  ninety  days." 

"We  have  at  last  perfected  a  fool-proof  stop 
that  is  really  automatic.  We  have  done  away 
with  the  objectionable  feature  of  setting  the 
stop  for  each  individual  record,  regardless  of 
the  size  or  make  of  record  used. 

"Because  of  its  simplicity  we<  will  be  in  a 
position  to  furnish  this  device  for  either  spring 


LOOK  FOR  ACTIVE  FALL  TRADE 

The  Lucky  13  Phonograph  Co.,  New  York, 
manufacturer  of  the  "Cleartone"  line  of  talking 
machines,  reports  a  very  satisfactory  demand 
for  these  machines.  D.  Bartelstone,  president 
of  the  company,  who  has  been  connected  with 
the  talking  machine  industry  for  several  years, 
states  that  he  has  closed  arrangements  with 
dealers  throughout  the  country  who  will  handle 
the  complete  line  of  "Cleartone"  machines.  The 
company  has  also  been  very  successful  with 
its  large  stock  of  talking  machine  parts  and 
supplies,  a  number  of  prominent  manufacturers 
and  dealers  having  placed  good  sized  orders 
for  the  parts  and  supplies  handled  by  the  com- 
pany. 


EMBODY  MANY  IMPROVEMENTS 

The  Manhattan  Phono  Parts  Co.,  New  York, 
manufacturer  of  a  new  patented  wooden  tone 
arm,  has  embodied  a  number  of  improvements 
in  this  product,  and  the  new  tone  arms  are  now 
being  supplied  to  prominent  manufacturers.  The 
company  has  increased  its  factory  facilities  in 
order  to  handle  the  demand  for  its  new  tone 


Dealer 
Profits 
Almost 
Doubled 


35c 
Retail 


Superb  October  List 
Ready  for  Delivery 
SEPTEMBER  20th 


A  great  list  of  10"  Records 
ready  for  delivery  Nov.  1  st 


Par-O-Ket  quality  must  be  maintained 

It  is  the  Quality  of  Par-O-Kets  that  distinguishes  them  from  all  other  low- 
priced  records.  That  has  made  them  such  tremendous  sellers.  That  has  given 
the  public  at  a  reasonable  price  the  best  music  perfectly  rendered. 

This  change  in  price  nearly  doubles  your  profits,  without  reducing  your  sales. 
Even  doubling  the  re/a;7  price  would  not  stop  music  lovers  from  buying  Par-O-Ket 
Records,  for  quality  equal  to  Par-O-Ket  Quality  cannot  be  bought  anywhere  for 
less  than  75c — and  this  the  public  knows. 

Paroquette  Record  Mfg.  Co. 

47  WEST  34th  STREET  NEW  YORK 

Distributors  Wanted  in  Every  City — Write  Today 
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PATHE  JOBBERS'  ASSOCIATION  MEETS 

At  the  Hotel  Claridge  This  Week— H.  J.  Bren- 
nan,  Pittsburgh,  Elected  President — Many 
Important  Talks — Banquet  Closes  Meeting 


The  second  convention  of  the  Pathe  Jobbers 
Association  was  held  this  week  at  the  Hotel 
Claridge,  New  York,  and  representatives  of  the 
various  Pathe  jobbers  throughout  the  country 
attended  this  convention  or  conference,  which 
was  noteworthy  for  the  importance  and  scope 
of  the  subjects  discussed  at  the  business  meet- 
ings. 

The  jobbers  convened  on  Wednesday  morning 
and  elected  the  following  officers  for  the  ensu- 
ing year:  President,  H.  J.  Brennan,  Pittsburgh 
Pathephone  Co.,  Pittsburgh,  Pa.;  first  vice- 
president,  Jesse  Rosenstein,  National  Piano  Co., 
Baltimore,  Md. ;  second  vice-president,  G.  E. 
Jennings,  Wright  &  Wilhelmy,  Omaha,  Neb.; 
secretary  and  treasurer,  N.  G.  Barber,  Pathe- 
phone Sales  Co.  of  New  York. 

On  Wednesday  afternoon  the  jobbers  con- 
tinued their  meeting  and  also  spent  some  time 
at  the  New  York  offices  of  the  Pathe  Freres 
Phonograph  Co.,  where  they  heard  brief  talks 
on  recording  by  Russell  Hunting  and  J.  F.  Col- 
lins. On  Wednesday  evening  they  were  the 
guests  of  the  Pathe  Freres  Phonograph  Co.  at 
the  New  York  Hippodrome. 

On  Thursday  the  jobbers  visited  the  Pathe 
Freres  factory  in  Brooklyn,  and  after  hav- 
ing luncheon  at  the  factory,  returned  to  the 
Hotel  Claridge,  where  informal  discussions 
of  timely  topics  were  held.  The  annual 
banquet  was  held  Thursday  evening  at  the 
Hotel  Claridge,  and  an  excellent  program  was 
provided  for  the  jobbers'  entertainment,  in- 
cluding the  appearance  of  several  famous  artists 
recording  for  the  Pathe  library.  There  were 
several  informal  addresses  by  E.  A.  Widmann, 
president  of  the  Pathe  Freres  Phonograph  Co., 
George  W.  Lyle,  assistant  to  Mr.  Widmann,  and 
J.  F.  Collins,  general  sales  manager. 

On  Friday  the  jobbers  were  the  guests  of  the 
Pathe  Freres  Phonograph  Co.  at  the  Coney 
Island  Mardi  Gras,  and  they  departed  for  home 
enthusiastic  and  optimistic  to  a  degree  in  their 
predictions  for  a  record-breaking  business  this 
coming  fall. 


SOLDIERS  ENJOY  MANOPHONE 

Captain  of  Michigan  Company  Thanks  Mano- 
phone  Officials  for  Gift 


One  of  the  most  efficient  companies  in  the 
Michigan  National  Guard  is  Company  B  of  the 
Thirty-second  Infantry,  which  is  located  in 
Adrian,  the  home  of  the  Manophone  Corp.  Re- 
cently a  Manophone  was  presented  to  this  com- 
pany by  the  executives  of  the  Manophone  Corp. 
and  upon  receipt  Captain  Benner  wrote: 

"Please  accept  my  sincere  thanks  for  your 
kind  remembrance.  It  is  needless  to  say  that  this 
gift  is  appreciated  by  every  member  of  the  com- 
pany, for  it  is  being  played  from  morning  to 
night  and  the  music  enjoyed  by  all." 


Only  $50.00  a  Unit 

CAPACITY  2150  RECORDS 

(2  Units  Illustrated) 


MODEL  No.  2150— A  Lock- 
ing Sectional  Roller  Panel 
Door  Cabinet,  equipped  with 
Ogden  Patented  Filing  De- 
vice. Made  of  Quartered 
Oak  and  Birch,  finished  to 
match  all  interiors. 


350-10  inch 
Records 


Write  for 
Our  Manual  of 
Filing 
Dept.  K. 


r\     1       1      n    i       iint'       i       Protect  against  Dust.  Warping  and 

Ogden  s  Patented  Cabinets  Th*  wt^  s  Money_ 

o  rnces  Subject  to  Lnange  : 


350-12ir?eh 

Records 
Patented  Adjuster  for 
Usm$  10  inch  Records 

Soft,  Flat  Springs 
HoldReeords  apri^ht 
And  Prevent  Warping. 


MODEL  No.  2150— Capacity 
2150  thin  records,  10"  or  12", 
1075  thick  records.  Largest 
capacity,  smallest  space.  In- 
stantly -you  find  any  record. 
Special  models  adapted  to 
all  makes  of  records. 

UNCONDITIONALLY 
GUARANTEED 


OGDEN  SECTIONAL  CABINET  CO.,  Inc.,  Lynchburg,  Va. 


STEPHENSON,  INC.,  ARE  VERY  BUSY 


JOBBERS  PRESENT  RESOLUTIONS 


Demand  for  Precision-Made   Motors  Necessi- 
tates Increased  Manufacturing  Facilities 


Stephenson,  Inc.,  manufacturers  of  the  Ste- 
phenson Precision-Made  Motors,  report  that  al- 
though they  have  yet  to  celebrate  their  first 
birthday,  the  demand  for  the  product  during  the 
past  few  months  has  made  necessary  a  con- 
siderable increase  in  manufacturing  facilities. 
DeCamp  &  Sloan,  Inc.,  Newark,  N.  J.,  who 
manufacture  the  Stephenson  motor,  and  who 
until  September  1  occupied  three  floors  in  the 
factory  building,  have  moved  to  their  own  build- 
ing on  Pennington  street,  where  they  have  three 
times  the  floor  space  of  the  old  quarters. 

Frank  T.  Nutze,  of  Stephenson,  Inc..  reports 
that  the  company  has  already  closed  some  very 
desirable  contracts  for  future  delivery  and  with 
increased  facilities  will  be  able  to  meet  demands 
promptly.    He  will  shortly  leave  on  a  trip  W  est. 


An  informal  luncheon  was  tendered  to  the 
board  of  directors  and  several  department 
heads  of  the  Victor  Talking  Machine  Co.  by  the 
resolutions  committee  of  the  National  Associa- 
tion of  Talking  Machine  Jobbers  at  the  Belle- 
vue-Stratford  Hotel,  Philadelphia,  on  September 
7,  at  which  time  the  jobbers  presented  to  the 
Victor  Co.  officials  engrossed  resolutions  ex- 
pressing appreciation  of  the  speech  of  L.  .F. 
Geissler  and  of  the  Victor  entertainment  given 
during  the  Atlantic  City  convention. 


OPEN  NEW  COLUMBIA  DEPARTMENT 


One  of  the  features  of  the  new  store  of  the 
Steele  Furniture  Co.,  Berry,  N.  H.,  is  the  new 
Columbia  Grafonola  department  which  was 
opened  to  the  public  on  September  1.  A  full 
line  of  machines  and  about  one  thousand  rec- 
ords are  already  in  stock. 


Use  a  Wooden  Tone-Arm 


This  Tone  Arm  is 
Guaranteed  to  Give 
Absolute  Satisfaction 


MANHATTAN  PHONO  PARTS  CO.,  32  >  "ew  Y°rk 


It  Eliminates  Metallic  Sounds 

It  Adds  to  the  Value  of  Your  Machine 

Why  Wooden  Tone  Arms 
Are  Superior 

1.  Selected  kiln-dried,  poreless  wood,  especially 
imported  for  this  purpose. 

2.  Barrel-joint,  up  and  down  movement  that 
experience  has  proven  the  most  effective  for 
toneproof  reproduction. 

3.  Improved  Sound  Box  —  not  a  megaphonic 
transmitter,  but  advancing  a  different  idea  along 
the  natural  way  of  the  echo. 


4.  Our  perfected  Bali-Bearing  Base  has  proven 
to  be  a  phenomenal  success,  and  is  considered  by 
critics  as  one  of  the  best  on  the  market. 

Write  At  Once  for  Samples  and  Quotations 


U4h 
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WORLD'S  CLASSIFIED  ADVERTISING 

Any  member  of  the  trade  may  forward  to  this  offte« 
a  "Situation"  advertisement  Intended  for  this  Depart- 
ment to  occupy  a  space  of  four  lines,  agate  measure, 
and  it  will  be  inserted  fi*ee.  Replies  will  also  be  for- 
warded without  cost.  Additional  space  will  be  at  the 
rate  of  25c.  per  line.  If  bold  faced  type  Is  desired  the 
cost  of  same  will  be  25c.  per  line. 

WANTED — A  capable  salesman  to  sell  high 
grade  motors,  tone  arms  and  sound  boxes  and 
talking  machine  parts  to  manufacturers  and  as- 
semblers. In  replying  state  age,  experience  and 
give  references,  also  salary  expected.  Only  high 
grade  salesmen  who  have  a  record  of  producing 
results  wanted.  Have  splendid  opening  for  one, 
and  possibly  two  first  class  salesmen.  Address 
"Box  461,"  care  The  Talking  Machine  World, 
373  Fourth  Ave.,  New  York  City. 

COLUMBIA  PHONOGRAPH  ATTACH- 
MENTS— A  large  manufacturer,  having  discon- 
tinued the  sale  of  vertical  cut  records,  offers 
these  high  grade  Columbia  Phonograph  Attach- 
ments below  cost.  These  attachments  make  it 
possible  to  play  all  vertical  cut  records  on  Co- 
lumbia Phonographs.  Price  $7  per  100.  Ad- 
dress "Box  462,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York  City. 

FOR  SALE — Five  hundred  large  cabinets 
with  covers  in  oak,  Mission  and  mahogany;  $3.75 
each.  About  4,000  main  springs,  one  inch  wide, 
11  feet  long,  29  cents  each;  800  of  same  springs, 
damaged,  9  cents  each.  H.  Walcer,  131  Orchard 
St.,  New  York  City. 

WANTED — Salesmen  calling  on  phonograph 
trade  to  sell  padded  khaki  moving  covers  on  a 
commission  basis.  Write  to  The  C.  E.  Ward 
Co.,  New  London,  O. 

RECORD  MAKING  PLANT— Wanted  for 
another  country,  complete  record  making  plant, 
also  expert  recorder  and  factory  manager.  Ap- 
ply first  instance  "British"  Talking  Machine 
World,  373  Fourth  Ave.,  New  York  City. 

WANTED — To  buy  talking  machine  store. 
One  that  has  Victor  contract  preferred.  Ad- 
dress "Box  463,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York  City. 

POSITIONS  WANTED— By  young  man  and 
wife,  both  thoroughly  familiar  with  Victor,  Co- 
lumbia and  Edison  lines.  Would  like  positions 
as  manager  and  assistant.  Man — experienced 
as  department  manager,  advertising  man,  repair 

man,  also  bookkeeper  and  credit  man.  Wife  

experienced  as  assistant  to  manager;  selling, 
handling  detail  work,  accounts,  machine  and  rec- 


ord stock,  etc.  If  a  new  department  will  in- 
stall up-to-date  system  now  meeting  with  suc- 
cess. We  are  now  employed,  but  not  in  the 
same  city.  Address  "Box  464,"  care  The  Talk- 
ing Machine  World,  373  Fourth  Ave.,  New  York 
City. 

MAN,  middle-aged,  with  15  years'  experi- 
ence in  talking  machine  construction;  have  pat- 
ented many  new  features  covering  every  part  of 
the  talking  machine.  Would  like  to  become  as- 
sociated with  honorable  concern  desiring  to 
build  the  best  without  exception.  Am  prepared 
to  demonstrate  the  truthfulness  of  this  state- 
ment to  any  honorable  concern  truly  interested 
in  a  proposition  of  this  kind.  This  is  absolute- 
ly new  and  no  freak.  Address  "Box  435,"  care 
The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 

HIGH  CLASS  New  York  Fifth  Ave.  House  desires  an 
experienced  phonograph  man,  who  is  thoroughly  qualified 
to  take  full  charge  of  phonograph  department.  Write, 
giving  all  qualifications.  Communications  held  strictly 
confidential.  Address  "Box  465,"  care  The  Talking  Ma- 
chine World,  373  Fourth  Ave.,  New  York. 


WANTED — Position  as  manager  of  talking  machine  de- 
partment. Have  had  best  of  connection  with  New  York 
City  dealers  for  the  past  ten  years  and  am  thoroughly 
competent.  Am  married  and  thirty-four  years  of  1  age. 
Address  "Box  467,"  care  The  Talking  Machine  World,-  373 
Fourth  Ave.,  New  York.  I  : 


SITUATION — Mechanical  engineer  thoroughly  under- 
standing the  manufacturing  of  phonograph  parts,  complete 
machine  assembling  or  machine  work,  is  open  for  a  posi- 
tion as  superintendent  or  production  manager.  Highest 
credentials  as  to  ability.  Address  "Box  466,"  care  The 
Tulking  Machine  World,  373  Fourth  Ave.,  New  York. 

SALESWOMAN — Experienced  Pathe-Edison  and  other 
lines  as  department  head — desires  to  make  change — high 
reference.  Salary  $25  per  week.  Address  "Special,"  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


WANTED  POSITION  as  manager  of  talking  machine 
department  in  New  York,  by  man  of  ten  years'  experience. 
Address  "Alfred,"  care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York. 


WANTED* — Experienced  young  man  as  salesman  and 
manager  of  grafonola  department.  Al  reference  required. 
Address  Reifers  Furniture  Co.,  Lafayette,  Ind. 


SITUATION — Al  repairman  seeks  position  with  whole- 
sale or  retail  house.  No  bad  habits.  Best  references.  Now 
employed.  Address  "Box  468,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


POSITION  WANTED — By  young  man  who  was  with  a 
well  known  concern  for  fifteen  years  and  has  had  experi- 
ence as  foreman  of  testing  and  assembling  equipment. 
Address  "James,"  care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York. 


SITUATION  WANTED— SALESMAN— A  young  mar- 
ried man  who  has  sold  phonographs  and  records  in  New 
York  and  Middle  West  seeks  permanent  connections  with 
reliable  manufacturer.  Am  a  constant  plugger  and  pro- 
ducer. Good  reason  for  leaving  last  employers.  Address 
"Box  469,"  care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 


SITUATION — I  am  desirous  of  obtaining  a  position  in 
a  phonograph  repair  shop  where  I  can  learn  the  business. 
Can  devote  afternoons  daily.  Moderate  salary.  Address 
Lipp,  1023  Lafayette  Ave.,  Brooklyn,  New  York. 


WANTED* — A  young  man  to  .take  charge  of  talking  ma- 
chine department,  in  city  of  twenty  thousand.  Man  with 
some  outside  experience  preferred.  Good  proposition  for 
the  right  man.  Address  "Box  470,"  care  The  Talking  Ma- 
chine World,  373  Fourth  Ave.,  New  York. 


Established  music  business  for 
sale.  Ill-health  reason  for  selling. 
No  reasonable  offer  refused.  Box 
"J.  E.  H.,"  care  The  Talking  Ma- 
chine World,  373  Fourth  Ave.,  New 
York. 


Repair  parts  for  all  talking  machines 
made;  main  and  governor  springs,  needle 
arm  screws,  motors,  tone  arms,  sound 
boxes,  complete  machines  and  records. 
Everything  for  the  trade  at  lowest  prices. 
Fulton  Talking  Machine  Co.,  640  Broad- 
way, New  York. 


WANTED 
Job  lots  of  talking  machines  and  rec- 
ords.   Spot  cash  paid  for  them.  Den- 
ninger  Cycle  Co.,  Rochester,  N.  Y. 

POSITION  WANTED— By  young  man,  twenty-six  years 
of  age,  as  foreman  or  all  around  repair  man.  Expert  as- 
sembler. Held  a  position  as  instructor  at  the  Sonora  Phono- 
graph Co.  Would  like  to  secure  a  steady  position.  Address 
"Box  459,"  care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 

"POSITION  WANTED— Salesman  and  manager  phono- 
graph  department — Edison  line  preferred.  Experienced. 
Hold  similar  position  now.  Address  "Box  458,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

SITUATION  WANTED— Lady  of  ability  and  experience 
would  like  situation  as  manager  of  talking  machine  depart- 
ment where  people  are  rtot  afraid  to  pay  for  conscientious 
work.  Can  give  good  references.  Address  "Box  460,"  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

YOUNG  unmarried  man  of  good  address  and  thorough 
knowledge  of  the  selling  end  of  the  phonograph  and  record 
business  desires  to  make  permanent  connections  with  first- 
class  phonograph  company.  Can  furnish  excellent  refer- 
ences. Address  "Box  443,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York.  

SITUATION  WANTED— By  widow,  twelve  years'  ex- 
perience in  Edison  and  Columbia  lines.  South  Atlantic 
Coast — Florida  preferred.  Address  "Box  444,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

WANTED — Several  good  retail  piano  and  phonograph 
salesmen  in  live  town  in  northern  Ohio,  over  fifty  thou 
sand  population,  good  farming  community.  Will  pay  liberal 
commission.  Address  "J.  L.  6,"  care  The  Talking  Machine 
World,  209  South  State  St.,  Chicago,  111. 


NEW  MODEL  RECORD  CLEANER 

Wm.  I.  Schwab  Announces  New  Cleaner  Made 
of  Nap  Plush  and  Which  Has  Proved  Popular 


Wm.  I.  Schwab,  of  Providence,  R.  I.,  manu- 
facturer of  the  Minute  Shine  products,  recently 
placed  on  the  market  a  new  Model  A  Dustoff 


Dustoff  Deluxe  Record  Cleaner 

Deluxe  Record  Cleaner,  which  has  already  found 
considerable  favor  with  those  who  desire  to 
keep  their  records  in  proper  shape. 

The  new  cleaners  are  made  of  high  quality 
nap  plush,  stiff  enough  to  remove  the  dust  from 
the  minute  grooves  of  the  records,  but  at  the 
same  time  so  soft,  that  they  will  not  -wear  or 
scratch  the  record.  Mr.  Schwab  still  continues 
to  manufacture  the  regular  model  Dustoff,  which 
is  made  of  Wilton  fabric,  and  so  designed  that 
the  name  of  the  dealer  can  be  printed  on  the 
holder  for  advertising  purposes. 

THE  1917  VICTOR  RECORD  EXCHANGE 

Early  this  month  the  Victor  Talking  Machine 
Co.  sent  out  formal  notifications  to  their  deal- 
ers regarding  the  1917  record  exchange  proposi- 
tion which  is  based  upon  a  one  for  one  exchange 
and  includes  in  the  list  of  returnable  records 
nearly  400  titles.  The  proposition  was  also  ac- 
companied by  a  very  liberal  list  of  records  for 
which  orders  might  be  placed  on  the  exchange 
basis.  All  records  returned  under  the  exchange 
proposition  were  covered  by  the  usual  condi- 
tions regarding  worn  or  broken  records,  and  the 
bill  of  lading,  or  express  receipt,  covering  ship- 
ments to  the  factory  had  to  bear  a  date  not 
later  than  September  15. 


Mutual 
Hub  Sound 
Box  No. 

3 


/TONE  ARMS  I  SOUND  BOXES 

"//  is  the  Tone  that  Counts" 

We  Recommend  The  Mutual 
No.  1  Tone- Arm  and  Sound-Box  for 
medium  priced  machines. 

The  Mutual  No.  2  Tone- Arm 

and  Sound- Box  for  the  better  grade  of 
machines. 

The  Mutual  Hub  Sound -Box 
No.  3  is  one  of  the  best  on  the  market. 

Our  Improved  Wooden 
Tone  Arm  is  now  ready. 

Write  for  sample  and  prices 

Mutual  Talking  Machine  Co.,  Inc. 

145  West  45th  Street,  NEW  YORK 


THE    TALKING    MACHINE  WORLD 


115 


INVISIBLE  HINGES 

Add  Distinction 

They  are  universally  used  on  player-pianos,  music  cabinets,  and  for  many  other  purposes.  On  such  work 
hinges  have  always  been  made  as  inconspicuous  as  possible,  but  SOSS  Hinges  are  Invisible. 


Construction 

SOSS  Hinges  are  manufactured  with  exceptional  accuracy  from  the  highest  grade  of  material. 
Each  year  shows  the  increased  use  of  SOSS  Hinges  wherever  particularly  fine  construction  is  called  for. 

Write  for  illustrated  catalogue  "T" 

SOSS  MANUFACTURING  COMPANY 

435  ATLANTIC  AVENUE  BROOKLYN,  N.  Y. 

CHICAGO,  160  North  5th  Ave.       \       RMn,K  Offices       J  SAN  FRANCISCO ....  164  Hansford  Bldg. 
LOS  ANGELES,  224  Central  Bldg.  J       Brancn  UInces       \  DETROIT— 922  David  Whitney  Bldg. 
Canadian  Representatives — J.  E.  Beauchamp  &  Co.,    Montreal.  Can. 


WILLSON  NOW  GENERAL  MANAGER 

Appointed  to  This  Important  Post  in  the  Colum- 
bia Co.  by  President  Whitten — Also  Becomes 
Vice-President  of  American  Graphophone  Co. 

Francis  S.  Whitten,  president  of  the  Columbia 
Graphophone  Co.,  New  York,  announced  re- 
cently the  appointment  of  H.  L.  Willson  as  gen- 
eral manager  of  the  company.  Mr.  Whitten  had 
held  this  position  the  past  few  months  in  addi- 
tion to  his  other  duties. 

Mr.  Willson  has  been  associated  with  the 
Columbia  Co.  for  the  past  twelve  years,  and  is 


PATHE  ARTIST  IN  AN  ACCIDENT       NEW  STORE  FOR  HENRY  MIELKE,  INC. 


H.  L.  Willson 

recognized  as  one  of  the  foremost  authorities 
on  talking  machine  merchandising.  During  his 
successful  career  with  the  company  he  was  man- 
ager of  the  Chicago  branch,  assistant  to  the 
general  manager  and  more  recently  assistant 
general  manager. 

His  appointment  as  general  manager  has  met 
with  the  hearty  approval  of  every  member  of 
the  Columbia  service,  for  Mr.  Willson  has  won 
the  esteem  and  affection  of  every  one  of  his  co- 
workers. Possessed  of  an  intimate  knowledge 
of  the  most  important  details  of  the  talking  ma- 
chine industry  and  an  indefatigable  worker,  he 
has  aimed  to  co-operate  with  Columbia  dealers 
along  practical  lines,  and  has  made  a  careful 
study  of  the  problems  which  confront  the  dealer 
in  his  daily  work. 

In  his  new  post,  Mr.  Willson  will  work  in 
close  touch  with  every  member  of  the  Columbia 
organization,  paying  particular  attention  to  the 
continuance  of  the  sales  and  executive  policies 
which  have  been  such  impressive  factors  in  the 
remarkable  success  of  the  Columbia  Co.  in  re- 
cent years. 

President  Whitten  has  also  announced  the  ap- 
pointment of  H.  L.  Willson  as  a  vice-president 
of  the  American  Graphophone  Co. 


Jacques  Thibaud  Badly  Scalded  by  Hot  Water 
as  Result  of  Escapade  of  Young  Son,  But  is 
Soon  Able  to  Resume  His  Usual  Work 


Jacques  Thibaud,  the  famous  violinist  and  ex- 
clusive Pathe  artist,  had  an  accident  a  few 
weeks  ago  at  his  summer  home  at  Monmouth 
Beach,  Long  Island,  which  had  its  comic  side 
despite  the  fact  for  a  time  it  seemed  to  threaten 
the  artist's  preparation  for  the  coming  musical 
season. 

The  wife  and  three  children  of  the  violinist 
have  recently  come  from  France  to  the  Thibaud 
cottage  at  Monmouth  Beach.  One  of  the  young 
Thibauds,  who  prefers  bathing  in  the  ocean  to 
?  bath  at  the  hands  of  his  nurse,  was  fleeing 
from  the  nurse  who  was  carrying  towels,  soap 
and  a  large  pitcher  of  hot  water  and  laid  his 
course  through  his  father's  studio  followed  by 
the  panting  nurse.  The  result  was  that  both 
child,  nurse,  hot  water  and  violinist  were  piled 
upon  the  studio  floor  and  the  violinist's  arm  was 
seriously  burned. 

Medical  aid  was  quickly  summoned  and,  al- 
though the  burn  was  extensive,  it  did  not  prove 
serious  and  within  a  few  days  the  violinist  was 
again  at  work  preparing  his  repertoire  for  the 
coming  concert  season.  During  the  summer 
Thibaud  seldom  visits  New  York  except  to  come 
to  the  recording  room  of  the  Pathe  Freres 
Phonograph  Co.,  where  he  is  playing  for  some 
series  of  new  violin  records  to  be  put  out 
shortly  by  that  company. 


GRAFONOLA  FOR  BATTERY  "D" 

New  Jersey  National  Guardsmen  Receive  Wel- 
come Gift  From  Mother  of  Senator  Richards 


Camp  Edge,  Sea  Girt,  N.  J. — September  5. — The 
boys  of  Battery  "D"  recently  received  as  a  gift 
from  the  mother  of  Senator  Emerson  Richards 
a  handsome  Columbia  Grafonola,  together  with 
a  library  of  well-selected  records.  Senator 
Richards  made  the  presentation  speech  in  behalf 
of  his  mother,  and  although  it  is  not  customary 
for  the  soldiers  to  evince  any  enthusiasm  when 
in  formation,  an  exception  was  granted  in  this 
particular  case,  and  at  the  request  of  First  Ser- 
geant Lewis  three  long  hurrahs  were  given  for 
the  Senator,  his  mother,  and  the  Grafonola. 


C.  E.  Jones,  of  the  Hartford  Sweet  Shop, 
Hartford,  Wis.,  has  taken  the  agency  for  the 
Sonora  phonograph. ._ 


Handsome  New  Showrooms  Opened  at  242  East 
Eighty-sixth  Street,  New  York,  Where  the 
Victor  Line  Is  Featured  Exclusively — Con- 
gratulations and  Souvenirs  Mark  Opening 

Henry  Mielke,  Inc.,  Victor  dealers,  opened 
their  new  showrooms  at  242  East  Eighty-sixth 
street  on  September  1.  The  new  store  is  one 
of  the  show  places  of  the  district  and  is  one 
of  the  most  up-to-date  that  has  been  opened 
in  the  city  this  year.  The  store  is  splendidly 
equipped  and  has  beautiful  interior  decorations, 
all  the  interior  being  the  work  of  Frank  Lentz, 
a  prominent  scenic  artist.  One  of  the  features 
of  the  new  decorations  is  the  hand-painted  Vic- 
tor dog  on  the  ceiling  in  the  front  of  the  store. 

The  main  show  rooms  occupy  a  twenty-foot 
front,  while  the  show  windows  of  the  store 
stretch  almost  across  forty  feet.  An  "Egyp- 
tian" room,  which  is  of  unique  design  and  is  in- 
tended for  concerts,  lectures  and  for  educational 
work,  runs  parallel  with  the  showroom.  There 
are  seven  sound-proof  demonstration  rooms, 
with  many  conveniences,  for  their  use.  The 
rooms  are  all  of  Circassian  walnut,  as  is  the 
whole  interior  woodwork,  including  the  record 
department  and  racks  for  the  record  stock. 

Besides  letters  and  telegrams  from  business 
associates  and  personal  friends  on  the  day  of 
the  opening,  Mr.  Mielke  also  received  a  num- 
ber of  floral  offerings  wishing  the  firm  success. 
Among  those  who  sent  floral  pieces  were  the 
S.  B.  Davega  Co.,  Chas.  H.  Ditson  &  Co.,  Black- 
mail Talking  Machine  Co.,  and  the  employes  of 
the  store.  A  souvenir,  a  bronze  Victor  dog  in 
the  form  of  a  paper  weight,  was  given  to  each 
visitor.  A  striking  window  display  on  the  open- 
ing day  consisted  of  a  new  No.  XVII  Victrola, 
and  also  a  Victor  machine  of  the  vintage  of 
1894,  the  personal  property  of  Mr.  Mielke.  The 
contrast  of  the  different  machines  and  what  they 
represented  in  the  way  of  progress  attracted 
much  attention. 

Henry  Mielke,  the  head  of  the  company,  is 
vice-president  of  The  Talking  Machine  Men, 
Inc.,  the  association  of  talking  machine  dealers. 
Henry  Mielke,  Inc.,  formerly  were  located  at 
1680  Second  avenue.  The  new  store  did  a 
thriving  business  on  the  opening  day  and  a 
large  number  of  new  prospects  were  also  ob- 
tained. Mr.  Mielke  is  very  optimistic  as  regards 
fall  business  and  expects  the  demands  for  the 
coming  season  to  far  exceed  those  of  previous 
years. 


Talking  Machine  Hardware 


We  manufacture  all  the  hardware  used  on  these  cabinets 

Door  Catches 
Sliding  Casters 
Continuous  Hinges 

BEST  QUALITY 

WEBER-KNAPP  COMPANY 


Lid  Supports 
Needle  Cups 
Needle  Rests 


Sockets 
Tone  Rods 
Knobs,  etc. 

LOWEST  PRICES 


Jamestown,  N.  Y. 
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PEPTIMIST  PREACHES  PERSONALITY 


House  Organ  of  the  Columbia  Graphophone  Co. 
Contains  Excellent  Essay  on  This  Subject 


The  fourth  issue  of  the  "Peptimist,"  the  newsy 
house  organ  published  by  the  Columbia  Grapho- 
phone Co.  for  the  members  of  its  sales  staff, 
made  its  appearance  recently  and  attracted  con- 
siderable attention. 

The  leading  article  gives  the  names  of  the 
winners  of  the  President  Whitten  cups  for  the 
month  of  June,  which  were  published  recently 
in  The  World,  and  another  article  presents 
photographs  taken  in  the  new  Columbia  Fifth 
avenue  shop.  Under  the  heading  "The  Persist- 
ency of  Personality,"  there  was  published  the 
following  interesting  discourse: 

"There  is  no  greater  gift  you  can  cultivate  in 
dealing  with  your  men  than  personality.  The 
salesman  with  a  personality  does"  not  have  to  be 
a  good  talker,  does  not  need  to  know  everything, 
does  not  need  to  beg,  plead  or  browbeat,  and 
does  not  need  to  prove  before  he  is  believed. 

"Fifteen  years  ago  a  man  tried  to  sell  us  an 
encyclopedia.  We  could  not  afford  an  encyclo- 
pedia in  those  days  or  we  would  have  bought 
one.  If  that  man  came  into  the  office  today  we 
would  buy.  We  saw  him  once.  We  have  re- 
membered him  fifteen  years.  He  had  person- 
ality. 

"In  all  time,  in  all  history,  in  all  selling,  noth- 
ing persists  as  personality.  Arguments  may 
change— become  stronger  or  weaker.  The  per- 
sonality of  a  salesman  is  never  forgotten.  Make 
a  man  say  of  you,  'I  like  him,'  and  you  can  sell 
him.  Perhaps  not  this  time,  not  the  next  time, 
but  some  time.  A  man  with  a  personality  can 
go  back.  He  will  be  welcomed  even  if  he  talks 
business. 

"Cultivate  your  personality.  Pick  out  your 
positive  points.  Magnify  them.  Develop  them. 
Personality  will  persist  where  talk  tires.  It  is 
possible  to  be  too  much  of  a  salesman — it  is 
never  possible  to  be  too  much  of  a  man. 

"Let  it  be  said  of  you  as  was  once  said  of 
another,  'Wherever  he  went  he  could  go  again.' 

"Let  your  personality  persist  after,  you." 


NEW  EXPORTERS'  ENCYCLOPAEDIA 

Thirteenth  Edition  for  1917-18  Just  Issued— Full 
of  Valuable  Information  for  Manufacturers 
and  Others  Interested  in  the  Export  Business 


The  thirteenth  edition  of  the  Exporters'  En- 
cyclopaedia for  1917-18  has  just  been  issued, 
and  should  prove  of  great  value  to  anyone  who 
is  engaged  in  the  export  trade.  It  contains 
complete  information  regarding  packing  for  ex- 
port, shipping  rules  and  regulations,  details  as 
to  the  preparation  of  consular  invoices  and  the 
various  documents  demanded  by  various  port 
officers.  Facsimiles  of  consular  documents  are 
given  together  with  translations  of  the  same 
into  English. 

A  new  feature  of  the  latest  edition  is  a  series 
of  sixty-four  maps  of  various  countries  designed 
especially  for  the  use  of  the  exporter,  list  of 
leading  banks  and  bankers  in  various  countries, 
steamship  lines  and  agents  and  most  direct 
shipping  routes,  cable  rates,  commercial  terms 
used  in  foreign  trade,  facts  about  the  consign- 
ments of  goods,  lists  of  foreign  and  American 
consuls,  lists  of  contraband  of  war,  regulations 
covering  drawbacks,  methods  of  Custom  House 


Room  419 

III 


136  Liberty  St. 


1  Clifford  A.  Wolf  I 
MANUFACTURER  OF 

1       Diamond  and  Sapphire 

|         Phonograph  Points  I 


New  York  City 
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clearance,  facts  about  foreign  draft  and  foreign 
weights  and  measures,  marine  insurance,  etc., 
are  all  included. 

The  encyclopaedia  is  published  by  the  Ex- 
porters' Encyclopaedia  Co.,  80  Broad  street,  New 
York.  Price  $7.50  per  year,  including  monthly 
corrections  and  information  service. 


0PER0LL0  CO.  ISSUES  NEW  FOLDER 

Booklet  Entitled  "I  Am  the  Wonder  of  Won- 
ders" Tells  the  Story  of  the  Company's  Vari- 
ous Models  in  Interesting  Manner 


The  Operollo  Phonograph  Co.,  Inc.,  Detroit, 
Mich.,  in  a  very  attractive  folder  entitled  "I 
Am  the  Wonder  of  Wonders,"  tells  the  story 
of  its  various  models  in  the  first  person.  This 
folder  is  furnished  to  its  various  dealers 
throughout  the  country.  Three  models  are 
shown  therein,  models  F,  A  and  the  Model  Mas- 
ter, the  number  de  luxe  of  the  line.  The  Oper- 
olla  company  has  devoted  its  energies  to 
producing  a  line  of  small  floor  models  that  have 
proved  very  popular,  judging  from  the  reports 
from  dealers. 


NEW  QUARTERS  FOR  VICTROLA  SHOP 

The  Victrola  Shop  in  Passaic,  N.  J.,  which  is 
operated  by  the  James  K.  O'Dea  Co.,  and  under 
the  management  of  T.  F.  O'Brien,  has  moved 
from  its  old  quarters  at  235  Main  avenue  to  a 
fine  store  in  the  Beam  Building,  253  Main  ave- 
nue, where  ten  separate  demonstrating  rooms, 
provided  with  special  lighting  and  ventilating 
systems,  have  been  installed. 


Holders  of  common  stock  in  the  Victor  Talk- 
ing Machine  Co.  of  record  August  15  have  re- 
ceived a  special  dividend  of  $15  per  share. 


MAGNET  DECALCOMANIE  NAMEPLATES 

FOR  TALKING  MACHINP 
r  -CABINETS  Etc  "E 


SOLD  BY 

HLRTEAU.W1LUAHS  SCO- 
Montreal    OTTAWA 


Pamphlets  with  fac- simile  illus- 
trations and  prices  mailed 
on  request. 

GEO.  A.  SMITH-SCHIFFLIN  CO. 

136  Liberty  Street,  New  York  City 


ian©KiKi®Kin>,m. 

=  8SQJ3  ETC  c== 


Phone.  8540  Rector 


GIVES  VICTROLA  TO  SOLDIERS 

Wm.  M.  Ross  Presents  Machine  to  Men  of  Com- 
pany C,  Sixty-ninth  Regiment 


Shortly  after  one  of  the  local  newspapers  had 
called  attention  to  the  fact  that  Company  C  of 
the  Sixty-ninth  Regiment,  New  York,  which  had 
been  largely  recruited  in  Long  Island  City, 
needed  some  music  to  enliven  things  during 
their  hours  of  relaxation,  Wm.  M.  Ross,  of  the 
A.  I.  Ross  Music  Stores,  Victrola  dealers,  with 
stores  at  131  Main  street  and  309  Steinway  ave- 
nue, Astoria,  immediately  offered  a  Victrola  to 
the  soldiers. 

A  committee  from  Company  C  called  at  the 
Ross  store  on  Steinway  avenue  shortly  after- 
wards and  selected  a  machine  with  a  supply  of 
records  and  the  outfit  was  taken  to  the  armory 
for  transportation  to  Mineola,  where  the  Sixty- 
ninth  Regiment,  now  the  165th  U.  S.  Infantry, 
is  in  camp  preparatory  to  starting  for  France. 


NEW  EXPORT  LICENSE  FORMS 


Manufacturers  Desiring  to  Ship  Goods  Abroad 
Must  Make  Application  for  Licenses  on  New 
Forms  Recently  Issued  by  the  Government 

The  New  York  Export  License  Office  in  the 
Custom  House  announced  this  week  that  here- 
after all  applications  for  export  licenses  must 
be  made  on  one  of  several  new  kinds  of  forms 
received  from  Washington.  One  form  will  be 
devoted  exclusively  to  applications  for  pro- 
posed shipments  of  materials  included  in  the 
embargoed  list  to  countries  not  associated  with 
the  United  States  in  the  war,  and  to  their  colo- 
nies, possessions  and  protectorates.  For  the 
present  applications  to  ship  coal  or  fuel  oil 
should  be  made  out  on  the  form,  known  as  A-l. 

Form  A-2  is  to  be  used,  for  proposed  ship- 
ments of  ordinary  articles  included  in  the  em- 
bargoed list  to  those  countries  which  are  at 
present  associated  with  the  United  States  in  the 
war,  and  to  their  colonies,  possessions,  etc. 

Form  A-3  is  to  be  used  for  proposed  ship- 
ments to  countries  associated  with  the  United 
States  in  the  war,  or  to  their  colonies  and  pos- 
sessions, for  shipments  of  other  than  ordinary 
articles  on  the  embargoed  list,  which  at  present 
means  that  this  form  should  be  used  for  pro- 
posed shipments  of  pig  iron,  steel  billets,  iron 
and  steel  plates,  iron  and  steel  scrap. 


The  Guild  Aeolian  Co.,  of  Wheeling,  W.  Va., 
will  shortly  occupy  a  new  store  at  1420  Market 
street,  where  the  Aeolian  line  will  be  featured. 
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The  quality  of  Columbia  tone  today  is  really  beyond 
serious  competition.  When  it  comes  to  tone  control, 
however,  a  Columbia  dealer  is  not  merely  beyond 
competition— he  is  almost  beyond  argument. 


Columbia  Graphophone  Co. 

Wool  worth  Building,  New  York 


SALUTE  LIEUTENANT  EASTON 

Mortimer  D.  Eastern,  Son  of  the  Late  President 
of  the  Columbia  Graphophone  Co.,  Has  Been 
Appointed  First  Lieutenant  in  the  New  Na- 
tional Army — Friends  Extend  Best  Wishes 


Mortimer  D.  Easton,  a  director  of  the  Amer- 
ican Graphophone  Co.,  and  a  son  of  the  late 
Edward  D.  Easton,  president  of  the  American 


Lieut.  Mortimer  D.  Easton 

Graphophone  Co.  and  the  Columbia  Grapho- 
phone Co.,  has  been  appointed  a  first  lieutenant 
in  the  new  national  army.  Mr.  Easton,  who  has 
been  spending  several  months  at  Fort  Myer, 
Va.,  as  a  member  of  the  Officers'  Reserve  Corps, 
has  been  assigned  to  duty  at  Camp  Lee,  Peters- 
burg, Va.,  and  is  at  present  spending  a  week  in 
New  York  prior  to  leaving  for  the  scene  of  his 
new  duties. 

Mr.  Easton  is  well  known  in  talking  machine 
circles  throughout  the  country,  as  he  was  con- 
nected in  recent  years  with  several  divisions  of 
the  Columbia  Graphophone  Co.'s  sales  organ- 
ization. He  is  popular  with  the  Columbia  deal- 
ers and  his  associates,  all  of  whom  have  con- 
gratulated him  upon  his  appointment  as  an 
officer  in  Uncle  Sam's  new  army. 


SIGNIFICANCE  OF  NAME  "VICTROLA" 

The  Victor  Talking  Machine  Co.  Call  Public's 
Attention  to  the  Fact  That  It  Is  a  Registered 
Trade-Mark  Designating  Victor  Products 


j  The  Victor  Talking  Machine  Co.  had  an  ad- 
vertisement in  the  Saturday  Evening  Post  of 
September  1,  using  double  page  space,  one-half 
of  which  is  occupied  by  a  large  reproduction  of 
the  Victor  trade-mark  and  the  other  half  by  the 
following  announcement:  "So  the  Public  May 
Know." 

"Victrola  is  the  registered  trade-mark  of  the 
Victor  Talking  Machine  Co.  designating  the' 
products  of  this  company  only. 

"The  use  of  the  word  Victrola  upon  or  in  the 
promotion  or  sale  of  any  other  talking  machine 
or  phonograph  products  is  misleading  and  il- 
legal." 


INTRODUCE  VALUABLE  INNOVATION 

Descriptive  Matter  in  English  as  Well  as  in  the 
Native  Tongue  Now  Included  in  Foreign 
Record  Lists  Issued  by  the  Victor  Co. — Will 
Be  Found  of  Great  Assistance  to  Salesmen 


In  sending  out  the  list  of  September  foreign 
records,  the  Victor  Talking  Machine  Company 
adopted  an  innovation  that  should  prove  of  par- 
ticular value  to  the  dealer  and  salesman  in  en- 
abling him  to  handle  the  foreign  record  business 
with  increased  knowledge  and  intelligence. 

In  the  new  lists,  which  are  presented  in  the 
usual  folder  form,,  the  cover  of  the  folder  bear- 
ing the  reproduction  of  the  flag  of  the  particu- 
lar nation  represented  in  national  colors,  the 
descriptive  matter  regarding  each  record  is  run 
down  one  side  of  the  page  while  in  the  parallel 
column  appears  an  English  translation  of  that 
description.  The  title  of  each  record  listed, 
where  no  detailed  description  is  given,  is  fol- 
lowed by  a  key  to  the  character  of  the  record 
printed  in  English,  such  as:    "Duet  with  Or- 


chestra," "Baritone  with  Piano,"  and  so  forth. 

With  the  English  description  at  hand  a  sales- 
man does  not  have  to  depend  upon  the  customer 
to  practically  sell  himself  but  can  talk  intelli- 
gently about  the  character  of  the  record  and 
actually  sell  it.  The  value  of  the  descriptive 
matter  accompanying  the  main  supplement  of 
records  in  English  has  been  fully  proven  by 
this  fact. 


INCORPORATED 


Among  the  incorporations  filed  with  the  Sec- 
retary of  the  State  at  Albany,  N.  Y.,  this  week, 
was  that  of  the  Grand  Talking  Machine  Co., 
of  Brooklyn,  for  the  purpose  of  making  phono- 
graphs and  musical  instruments;  capital  $5,000. 
The  incorporators  are:  L.  Abrams,  S.  H.  Gott- 
lieb, H.  A.  Kaplan,  New  York. 


Adolph  Winters,  of  Richmond,  Cal.,  is  remod- 
eling his  establishment  so  as  to  install  a  num- 
ber of  soundproof  booths  for  the  demonstration 
of  Victor  and  Columbia  talking  machines. 


Tone  Quality + Artistic  Cabinets 


The  ANGELUS 


Genuine  Mahogany 

Dimensions:  48  in.  high,  21 in.  wide, 
22  in.  deep. 

Heavy  double  spring  motor.  12  inch 
turntable. 

Ball  bearing  tone  arm.  Plays  all  disc 
records. 

Equipped  with  tone  moderator,  automatic 
start  and  stop. 


Here  is  a  line  of  machines  that 
have  all  the  necessary  qualities 
to  produce  sales. 

Four  models,  retailing 
from  $40  to  $125 

Splendid  tone  quality  and  A 
No.  1  cabinet  work. 

Every  machine  guaranteed. 

Prompt  deliveries  assured. 

We  sell  through  the  dealers 
only. 

Liberal  trade  discount. 


Write  today  for 
open  territory 

ANGELUS  PHONOGRAPH  CO. 

1249  Lexington  Avenue       New  York 

F.  J.  LEISER,  Pres.  and  Genl.  Mgr. 
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AN  UNUSUAL  RECORD  OF  SERVICE 

Three  Generations  of  Tauer  Family  Now  Em- 
ployed at  the  Factory  of  the  Starr  Piano  Co., 
Richmond,  Ind.— Oscar  Tauer,  Sr.,  Over  Forty 
Years  in  Service  of  Starr  Co. 


Richmond,  Ind.,  September  5.— Three  generations 
of  piano  builders  in  the  same  family  employed 
at  the  same  time  is  the  rare  boast  that  the 
Starr  Piano  Co.  can  make.  The  accompanying 
shows  Oscar  Tauer,  Sr.,  Oscar  Tauer,  Jr., 


Three  Generations  in  the  Starr  Co.  Employ 


and  Oscar  Tauer  "the  third"  standing  on  the 
steps  of  the  administration  building  of  the  com- 
pany in  this  city.  The  last  named  are  son  and 
grandson  respectively  of  Oscar  Tauer,  Sr.,  all 
now  working  at  the  Starr  factories.  For  forty 
years  Oscar  Tauer,  Sr.,  has  faithfully  served  in 
the  capacity  of  lumber  buyer  and  superintend- 
ent of  the  mill  room.  Almost  seventy,  he  is 
one  of  the  oldest  employes  at  the  plant,  and 
still  retains  the  same  position.  "Oscar,"  as  he 
is  known  by  everyone,  came  into  the  employ- 
ment of  the  company  only  a  few  years  after  its 
organization  in  1872,  and  likes 
to  tell  of  the  many  changes  at 
the  plant  as  it  grew  from  a 
small  three-story  building  to 
its  gigantic  proportions  of  to- 
day, and  also  the  changes  in 
the  manufacture,  distribution 
and  marketing  of  musical  in- 
struments which  have  grad- 
ually taken  place  since  he  first 
became  connected  with  the 
piano  manufacturing  industry. 

Oscar  Tauer,  Jr.,  has  been 
at  the  factory  since  1890.  He 
began  learning  the  piano 
makers'  trade  as  a  finisher, 
then  later  piano  action  reg- 
ulating, at  which  he  continues 
to  work.  His  son  is  in  the 
same  department  learning  the 
business  under  the  direction 
of  his  father. 

The  Starr  Piano  Co.  is  very 
proud  of  the  fact  that  it  em- 
ploys three  generations  of  the 
Tauer  family,  and  points  out 
that  this  is  one  of  the  things 
that  has  placed  the  Starr  mu- 
sical instruments  where  they 
stand  to-day — the  highest 
standard  of  workmanship  by 
those  who  have  been  in  the 
same  employment  year  after 
year  and  have  learned  their 
work  thoroughly. 


SOME  EXCELLENT  PATHE  PUBLICITY 

Twenty-One  Brooklyn  Dealers  Issue  Full-Page 
Advertisement  for  the  Pathephone 

A  full-page  newspaper  advertisement  featuring 
the  Pathe  products  was  used  recently  in  local 
newspapers-  by  twenty-one  Pathe  dealers  who 
co-operated  in  the  preparation  of  this  page 
under  the  name  of  the  Brooklyn  Association  of 
Pathephone  dealers.  This  advertisement  at- 
tracted much  praise  and  attention,  for  artistically 
and  commercially  it  was  one  of  the  most  im- 
pressive talking  machine  ads  that  has  appeared 
in  the  local  papers  for  some  time. 

The  main  illustration  of  the  advertisement 
portrayed  Lucien  Muratore,  the  famous  French 
tenor,  in  the  uniform  of  a  soldier,  singing  "La 
Marseillaise"  to  his  comrades  at  the  front.  Mr. 
Muratore  is  an  exclusive  Pathe  artist  and  the 
illustration  used  was  reproduced  from  an  actual 
snapshot  photograph. 


BUY  YOUR 

SAPPHIRE  NEEDLES 

WHILE  PRICES  ARE  LOW 

Prices  are  advancing  rapidly  on  jewel 
points,  so  stock  up  today.  We  have 
a  tremendous  stock  of  needles  at  low 
prices,  and  can  guarantee  immediate 
delivery. 

Supertone  supplies  are  made  right  and 
are  the  ideal  needles  for  securing  good 
music. 


The  text  of  the  page  was  entitled  "Rousing 
Patriotic  Music  of  America  and  Her  Allies," 
and  there  was  presented  a  selected  list  of  Pathe 
patriotic  records,  together  with  a  list  of  the  new 
Pathe  records  for  September.  The  illustrations 
and  text  also  referred  to  the  Pathe  sapphire  ball, 
one  of  the  distinctive  features  of  the  Pathephone. 

RECEIVER  FOR  MAJESTIC  PHONO.  CO. 

Assets  of  Record  Manufacturing  Company  Set 
at  $1,500  With  Liabilities  of  $6,000 

A  petition  in  bankruptcy  was  filed  on  Tuesday 
August  21  against  the  Majestic  Phonograph 
Co.,  manufacturers  of  phonograph  records  at  247 
West  Nineteenth'  street,  New  York,  by  the  Tex- 
tile Publishing  Co.,  the  Nestor  Mfg.  Co.  and 
Emson,  Inc.  Judge  Mayer  in  the  United  States 
District  Court  appointed  Albert  Falck  receiver 
in  $500  bond.  The  assets  of  the  company  are 
said  to  be  $1,500,  and  the  liabilities  about  $6,000. 

PREPARING  F0RH0L1DAY  TRADE 

H.  W.  Krienitz,  Victor  Dealer  in  Milwaukee, 
Rents  Store 'for  Storage  Purposes 

Milwaukee,  Wis.,  September  5. — Harry  W. 
Krienitz,  a  Victrola  dealer  at  326  Grove  street, 
this  city,  is  preparing  for  the  holiday  business 
by  renting  a  store  at  318  Grove  street;  this 
store  to  be  used  as  a  stockroom,  repair  shop 
and  to  get  Victrolas  in  readiness  for  deliveries. 
Mr.  Krienitz  to  have  his  original  salesroom  at 
326  Grove  street  for  the  sale  of  Victrolas. 


Avail  Yourself  of  Our 

SPECIAL  SAMPLE  OFFER 

WM.  F.  NYE  New  Bedford,  Mas*. 

CAPT.  FREDERICK  W.  VOQEL'S  DEATH 

Former  Edison  Dealer  in  Plainfield,  N.  J.,  Suc- 
cumbs to  Stomach  Trouble  While  Waiting 
for  Commission  as  Major  in  Regular  Army 

Capt.  Frederick  W.  Vogel,  of  the  Seventy- 
first  Regiment,  New  York,  formerly  an  Edison 
phonograph  dealer  in  Plainfield,  N.  J.,  died  on 
August  17  in  Mt.  Vernon  Hospital  from 
stomach  trouble  while  preparations  were  being 
made  to  operate  on  him.  He  was  forty-one 
years  old,  and  is  survived  by  a  widow  and  thir- 
teen-year-old boy.  Capt.  Vogel  was  to  have 
been  made  a  Major  in  the  regular  army  and  his 
commission  was  expected  this  week.  He  was 
buried  with  full  military  honors  on  August  19 
in  Mount  Hope  Cemetery. 

Capt.  Vogel  took  a  prominent  part  in  the  re- 
cent convention  of  Edison  phonograph  dealers, 
New  York,  and  was  a  member  of  the  triple  quar- 
tet who  sang  "America"  at  the  banquet.  On 
that  occasion  he  was  the  picture  of  health.  A 
week  later  he  participated  in  the  ceremonies  at- 
tending the  presentation  of  an  army  and  navy 
model  Edison  phonograph  to  Company  K  of 
the  Second  New  Jersey  Regiment  in  Plainfield. 
He  was  taken  sick  while  on  duty  with  his  com- 
pany in  New  York  State. 

His  death  made  a  profound  impression  at  the 
Edison  laboratories,  with  which  he  had  been  in 
contact  for  a  long  period.  Letters  of  con- 
dolence were  sent  to  his  family  by  the  Edison 
officials. 

INCORPORATED 

The  Molectograph  Corp.  Co.,  Dover,  Del.,  has 
been  incorporated  with  a  capital  stock  of  $500,- 
000  to  manufacture  and  deal  in  sound  reproduc- 


Any  one  to  three  lines  of  lettering  tainted  in  'gold  lacr. 
Size  not  to  exceed  Hn  x  lVin.  Special  size,  brush  and 
directions   included   with   order.      Any  dealer  can  *pply. 

GLOBE  DECALCOMANIE  CO.       JERSEY  CITY,  N.  J. 


SAPPHIRE  NEEDLES 

Sapphire  Points  lor  playing  Edison  records,  14c 
Sapphire  Balls  for  playing  Pathe  records         13c  eac" 
In  Quantities, 

LUCKY    13   PHONOGRAPH  CO. 

3  East  12th  St.  New  York 


ing  instruments. 


SHELTON  ELECTRIC 
PHONOGRAPH  MOTOR 

IMMEDIATE  DELIVERIES 

We  have  increased  our  factory  facili- 
ties to  handle  the  demand  for  the 
Shelton  Electric  Motor,  and  are 
now  ready  to  make  prompt  deliveries. 

Write  for  our  Special  Agency  Proposition 

Shelton  Electric  Co. 

30  East  42nd  Street,  NEW  YORK 


Don't  delay  but  write  today  for  prices 

Supertone  Talking  Machine  Co. 

18  Weit  20th  Street  NEW  YORK 


THE   TALKING   MACHINE  WORLD 


lit 


II  QI  FV'Q  GRAPHITE  PHONO 
ILJIjIj  I     J  SPRING  LUBRICANT 

Haley's  Lubricant  makes  the  Motor  make  good 
Is  prepared  in  the  proper  consistency,  will  not  run  out,  dry  up,  or 
become  sticky  or  rancid.    Remains  in  its  original  form  indefinitely. 
Write  for  special  proposition  to  Jobbers. 
MANUFACTURED  BY 

ILSLEY-DOUBLEDAY  &  CO.,  229-231  Front  St..  New  York 

Established  1853 


MUSICAL  FORCES  IN  THE  WAR 

When  Organized  for  a  Common  Purpose  They 
Represent  a  Formidable  Army,  Declares 
Newspaper  Writer — How  Musical  Interests 
Can  Best  Render  Service  to  Government 

Many  casual  observers  among  the  general 
public,  and  some  Congressmen,  judging  by  their 
recent  attempt  to  put  over  the  excise  tax,  ap- 
parently have  little  conception  of  the  manner 
in  which  music  and  the  music  trade  can  be  of 
direct  assistance  to  the  Government  in  the  con- 
duct of  the  war.  That  the  musical  forces  of 
the  nation  really  constitute  an  important  asset 
in  the  time  of  war,  however,  is  well  set  forth 
by  a  writer  in  a  New  York  daily  paper  who  says 
in  part: 

"The  musical  forces  of  the  United  States,  if 
organized  for  a  common  purpose,  would  present 
a  formidable  army,  as  valuable  in  the  present 
crisis  as  the  army  that  is  being  summoned  to 
the  colors  to  fight.  Music  is  the  great  recruit- 
ing force — it  is  music  that  instils  patriotism  into 
fighting  men,  and  it  is  music  that  soothes  their 
tired  nerves  in  camp.  Every  person  who  has 
any  connection  with  a  musical  interest  can  do 
his  bit,  be  he  singer,  violinist,  bandmaster,  piano 
manufacturer,  phonograph  maker,  music  pub- 
lisher, composer  or  concert  director. 

"Many  of  our  musicians  have  already  made 
their  influence  felt.  Prominent  singers  have 
thrilled  audiences  by  singing  'The  Star-Spangled 
Banner'  and  other  patriotic  songs.  If  every 
singer  put  one  song  pertaining  to  war  on  every 
one  of  his  programs  the  stimulus  would  be  great. 
Orchestras  are  playing  patriotic  selections  at 
every  concert  and  in  the  theatres. 

"The  song  writers  and  the  song  publishers 
can  do  a  world  of  good  by  spreading  copies  of 
patriotic  songs  throughout  the  country,  and  by 
giving  them  to  the  soldiers  for  use  in  the  train- 
ing camps.  Manufacturers  of  musical  instru- 
ments can  make  instruments  that  will  be  suited 
for  use  in  the  camps.  Talking  machines,  pianos 
or  small  organs  would  be  of  great  service. 

"The  music  trade  papers  have  given  space  in 
the  advertising  columns  for  articles  pertaining 
to  the  war,  such  as  the  Liberty  Loan,  the  Red 
Cross,  food  topics  and  others.  The  musical  clubs 
all  over  the  country  can  do  their  little  bit  by 
giving  programs  of  patriotic  music  and  stimu- 
lating a  war  spirit.  The  musical  managers  can 
arrange  concerts  that  will  be  in  the  nature  of 
patriotic  rallies  and  can  assist  materially  in  or- 
ganization details." 

NOVEL  RECORD  CATALOG 

The  Columbia  Graphophone  Co.,  New  York, 
has  issued  something  novel  in  record  catalogs, 
in  the  nature  of  a  twenty-eight-page  catalog 
listing  all  selections  issued  during  July  and  Au- 
gust of  this  year.  These  records  are  listed 
under  different  headings  and  the  catalog  is 
conveniently  sized  for  the  general  use  of  Co- 
lumbia dealers.  A  glance  through  the  pages 
of  this  catalog  will  give  a  fair,  idea  of  the 
diversified  character  of  the  records  issued  by 
the  Columbia  Co.  during  the  summer  months; 
these  records  including  selections  that  will  ap- 
peal to  lovers  of  every  type  of  music. 

ESTATE  OF  JOHN  K.  STEWART 

Chicago,  III.,  August  30. — An  inventory  of  the 
estate  of  John  K.  Stewart,  former  head  of  the 
Stewart-Warner  Speedometer  Co.,  filed  in  the 
Probate  Court,  affixes  the  value  of  the  estate  at 
between  $6,000,000  and  $7,000,000,  including 
$50,000  worth  of  stock  in  the  Stewart  Phono- 
graph Co.,  which  has  become  quite  an  institu- 
tion for  the  manufacture  of  talking  machines, 
motors  and  other  supplies. 


CELEBRATES  SILVER  WEDDING 

C.  S.  Gardner,  Supervisor  for  Thos.  A.  Edison, 
Inc.,  Receives  Congratulations  and  Gifts  From 
Associates  on  Important  Occasion 

C.  S.  Gardner,  of  the  staff  of  Thos.  A.  Edi- 
son, Inc.,  and  supervisor  for  New  York,  Phila- 
delphia, Pittsburgh  and  Williamsport,  for  the 
phonograph  division  of  that  company,  recently 
celebrated  the  silver  anniversary  of  his  wedding, 


C.  S.  Gardner  and  Family 


and  the  occasion  was  marked  by  the  receipt 
of  congratulations,  and  a  number  of  substan- 
tial gifts  from  his  associates. 

Mr.  Gardner  was  one  of  the  first  traveling 
men  employed  by  Mr.  Edison  in  the  United 
States,  and  has  covered  practically  the  entire 
United  States  and  Canada  in  the  interests  of 
that  concern,  -  The  accompanying  photograph 


shows  Mr.  Gardner  and  his  family,  consisting 
of  Mrs.  Gardner,  their  son,  J.  Wesley  Gardner, 
a  sales  engineer  for  Thos.  A.  Edison,  and  Miss 
Sara  Kathryn  Gardner. 

McCORMACK  FEATURED  IN  VICTOR  AD 

September  Magazines  Carry  Advertisement 
Showing  Noted  Tenor's  First  Effort  at  Sing- 
ing at  Street  Corner  in  Athlone,  Ireland 

In  connection  with  the  usual  assortment  of 
record  hangers  and  other  advertising  material 
to  exploit  the  September  record  list  sent  to  its 
dealers  by  the  Victor  Co.,  there  is  included  a 
reproduction  of  the  effective  Victor  advertise- 
ment which  appears  on  the  back  covers  of 
the  leading  magazines  for  September.  The 
advertisement  is  devoted  exclusively  to  John 
McCormack,  and  the  illustration  shows  the  fa- 
mous Irish  tenor  as  a  boy  singing  at  a  street 
corner  near  Athlone,  Ireland,  on  "Fair  Day." 
The  text  of  the  advertisement  is  full  of  human 
interest,  and  naturally  ends  up  with  the  state- 
ment that  McCormack  makes  records  for  the 
Victor  exclusively. 

HE1NEMAN  CO.  DECLARES  DIVIDEND 

The  Otto  Heineman  Phonograph  Supply  Co., 
New  York,  has  declared  a  dividend  of  1J4  Per 
cent,  on  its  preferred  stock  for  the  first  quar- 
ter of  its  fiscal  year.  This  placed  the  stock  on 
a  7  per  cent,  basis,  and  the  stockholders  were 
gratified  with  the  splendid  report  which  was 
submitted  for  their  approval  at  a  recent  meet- 
ing. 


A  certificate  of  incorporation  has  been  issued 
to  the  Superior  Phonograph  Co.,  of  Dayton,  O., 
capitalized  at  $10,000.  The  incorporators  are: 
V.  J.,  L.  W.,  Ada  L.,  and  Florence  Brumbaugh 
and  A.  E.  Emrick. 


KEEP  A  MULTIPLEX  "CATALOGUE"  OF  RECORD  HANGERS 

Speed  up  Record  Sales 

With  this  Multiplex  Fixture 

-4  f  ■  i  ■        Don't  throw  away  last 

month's  record  hanger. 

Nor  let  it  hide  those  of  July, 
June,  or  previous  months. 

They  are  effective  advertise- 
ments— splendid  record  sellers. 

They  prevent  old  records  be- 
ing overlooked  and  stimulate  the 
sale  of  new  records. 

File  them  attractively,  conveni- 
ently on  the 


MULTIPLEX 

Hanger  Displayer 


;  Holds  12  Victor, 
Edison,  Columbia 
or  Pathe  Hangers 


Then  each  hanger,  or  record 
list,  will  work  twelve  months  in- 
stead of  one. 

Helps  customers  make  selec- 
tions. Makes  a  valuable  catalogue, 
so  handy  to  refer  to,  so  easy  to 
sell  from. 

And  it  only  costs  $8.50  complete. 

Order  one  today — and  we  will  bill  it  through  your  jobber 

MULTIPLEX  DISPLAY  FIXTURE  CO. 

918  North  10th  Street  ST.  LOUIS,  MO. 


MULTIPLEX  DISPLAY  FIXTURE  CO. 
918  North  Tenth  Street,  St.  Louis,  Mo. 

Gentlemen —Send  us  by  Express: 

 No.  515— 6- Wing  Multiplex  Selling  Fixtures.       $8.50  each.  $-. 

and  bill  through.. 


For  further 
information 
check  here 


(Name  of  Jobder  here) 

□ 


\our  firm  name) 
Address) 


120 


THE    TALKING    MACHINE  WORLD 


KNOW  WHERE  YOU  ARE  "AT" 

Timely  Article  in  Philadelphia  Paper  Regarding 
the  Necessity  of  Accurate  Accounting  Should 
Prove  of  Interest  to  Talking  Machine  Men 


Nine-tenths  of  the  failures  which  occur  in 
the  business  world  are  due,  not  to  business  con- 
ditions, as  many  of  the  failures  like  to  believe, 
but  to  nothing  else  thau  slovenly  business  meth- 
ods. The  following  little  article  dealing  with 
this  subject  was  clipped  from  a  Philadelphia 
paper,  and  as  it  hits  the  point  and  seems  to 
cover  the  ground  so  thoroughly  it  is  deemed 
worth  reprinting: 

"In  every  business  cash  must  be  the  factor  of 
trade.  A  store  which  sells  on  long-time  credit 
must  buy  goods  the  same  way,  and  the  longer 
time  you  sell  on  the  greater  must  be  your 
profits.  Bear  in  mind  first  of  all  you  must  have 
a  proper  system  of  bookkeeping,  not  an  elab- 
orate one;  but  a  ledger,  a  day  book,  cash  book 
and  invoice  book  will  suffice.  Enter  in  the 
cash  book  a  concise  account  of  every  dime  taken 
in  and  paid  out,  balance  same  each  week,  month 
or  quarter,  as  the  case  may  be;  but  the  more  fre- 
quently the  better.  Thus  at  all  stages  of  the 
game  you  can  tell  where  you  stand  in  a  cash 
way;  you  will  not  be  compelled  to  guess  but 
KNOW. 

"In  your  ledger  be  sure  to  include  every  item, 
even  to  the  amount  you  draw  from  the  busi- 
ness or  pay  yourself  as  salary.  Enter  care- 
fully a  complete  amount  of  money  paid  out  for 
help  and  equipment.  Don't  forget  a  nickel, 
for  you  fool  no  one  but  yourself  by  a  slovenly 
system  of  accounting.  Keep  an  account  with 
the  people  you  buy  from  and  a  definite  system 
of  knowing  when  you  are  out  of  a  certain 
article;  also  from  whom  you  purchased  same, 
leaving  nothing  to  guesswork. 

"Credit  stock  sold  at  the  end  of  each  day; 
thus  you  may  know  the  amount  of  goods  you 
have  on  hand.  This  gives  you  the  book  value 
of  your  stock. 

"In  a  loose-leaf  or  bellows  book  paste  your 
invoice.     Never  mail  same  to  your  houses  to 


NEEDLE 
CUPS 


AND 

METAL  PARTS 

For  the  Manufacturer 

We  specialize  in  needle  cups,  both  open  top  and  closed,  and  the  metal  parts  for 
the  phonograph.  Our  facilities  and  equipment  enable  us  to  produce  these 
parts  at  a  remarkably  low  figure  and  to  make  quick  delivery  on  both  small  and 
quantity  orders.    Write  for  samples  and  prices. 

Special  exclusive  parts  made  to  order  on  contract.    Send  your  samples  and  we  will  quote 

STERLING  METAL  NOVELTY  MFG.  CO. 


174-180  WORTH  STREET 


NEW  YORK 


be  receipted  and  never  let  the  same  go  out  of 
your  possession.  As  you  receive  the  receipt 
paste  it  in  book  beside  your  bill.  Thus  a  com- 
plete record  is  at  hand.  Remember,  keep  your 
accounts  straight  and  your  accounts  will  help 
you  keep  an  orderly  business  and  a  systematic 
store." 


C.  R.  WAGNER  WINS  HIS  COMMISSION 

C.  R.  Wagner,  vice-president  of  the  Musical 
Instrument  Sales  Co.,  New  York,  who  has  been 
a  member  of  the  Officers'  Training  Corps  at 
Plattsburg,  N.  Y.,  for  the  past  few  months,  has 
received  his  commission  as  a  first  lieutenant  in 
the  new  army.  Mr.  Wagner,  who  visited  some 
of  his  friends  in  the  local  trade  recently,  will 
spend  a  month  at  the  Yaphank,  L.  I.,  army  camp, 
and  will  then  assume  his  duties  in  the  Quarter- 
masters' Division. 


Sonneborn's  Sons,  of  Laporte,  Ind.,  have  re- 
cently installed  two  new  soundproof  demonstra- 
ting booths  in  their  Victrola  department.  They 
now  have  three  booths  in  service. 


DEALERS:— Build  Your  Own  Machines 


This  is  Your  Opportunity  to  secure  a  splendid 
cabinet,  nicely  polished,  at  very  low  cost. 

Height,  43%  inches 
Width,  1934  inches 
Depth,    2iy4  inches 

Beautiful  in  design  and  finish.  Sound  chamber 
scientifically  constructed,  producing  a  wonder- 
fully loud  and  sonorous  tone.  Triple  veneered 
panels,  mahogany  finish,  polished  nickel  trim- 
mings. 

Complete  with  needle  cups  $15.00 

Equipped  with  Tone  Modifier,  50  cents  extra 


Or,  if  you  prefer  it,  we  will  sell  you  this  ma- 
chine fully  equipped  with  powerful  double 
spring  motor,  worm  driven  silent  gears.  12- 
inch  turntable.  Universal  tone  arm  and  sound 
box  plays  all  Disc  Records. 

Completely  equipped   $23.00 

Equipped  with  Tone  Modifier,  50  cents  extra 


Tone  Arms  and 
Sound  Boxes 

(Genuine  Mica) 

Our  new  universal  tone 
arm  and  sound  box,  No. 
3,  has  proven  a  big  suc- 
cess. Has  all  the  desired 
requisites  in  the  way  of 
producing  a  clear,  rich  and 
musical  tone. 


Price  ..  .$1.50 

In  Lots  of  One  Thousand 


AND8  KOCH,  Manufacturer 
296  Broadway  NEW  YORK 


No.  2 
Real  Mica,  95c 
in  100  Lots 
Imitation  Mica,  85c 


PRIZES  AWARDED  IN  MUSIC  CONTEST 


Musical  Instruments  and  Music  Books  Given  to 
Successful  Contestants  in  Home  Music  Con- 
test of  Evening  Mail — C.  M.  Tremaine  a  Judge 


Prizes  were  awarded  recently  in  the  success- 
ful Home  Music  Contest,  which  was  conducted 
under  the  auspices  of  the  New  York  Evening 
Mail,  and  in  the  course  of  which  nearly  1,000 
manuscripts  were  submitted  for  consideration. 
The  judges  were  David  Bispham,  the  noted  bari- 
tone; C.  M.  Tremaine,  director  of  the  National 
Bureau  for  the  Advancement  of  Music,  and 
Sigmund  Spaeth,  the  editor  of  the  "Music  in  the 
Home"  page  of  the  Evening  Mail. 

The  first  prize,  a  $200  Grafonola,  was  awarded 
to  Mrs.  Eliza  W.  Durkin,  of  Kenton,  O.,  for 
her  poem  "To  Music."  Other  prizes  awarded 
included  a  $25  Victrola,  $20  and  $10  assortments 
of  Victor  and  Columbia  records,  ten  song  albums 
of  Chappell's  Portrait  Series,  various  other 
music  albums  and  musical  instruments. 

In  discussing  the  contest  Mr.  Tremaine  said: 
"It  is  encouraging  to  receive  so  many  practical 
and  concrete  testimonials  to  the  development  of 
American  musical  life." 


EMERSON  RECORDS  FOR  SEPTEMBER 

Excellent  Selections,  Covering  Wide  Field,  Of- 
fered in  the  Latest  Supplement 


The  September  list  of  records  issued  recently 
by  the  Emerson  Phonograph  Co.  contains  a 
splendid  array  of  selections  which  can  be  fea- 
tured to  advantage  by  Emerson  dealers.  This 
list  has  several  timely  patriotic  selections,  an 
excellent  assortment  of  popular  hits,  together 
with  instrumental  and  novelty  solos.  Emerson 
records  are  now  being  merchandised  by  dealers 
in  every  small  and  large  town  throughout  the. 
country,  and  their  popularity  is  evidenced  in  the 
fact  that  the  factory  has  been  oversold  for  near- 
ly a  year. 


TO  FEATURE  'TALKERS'  EXCLUSIVELY 

Bloomington,  III.,  August  27.— After  fifteen 
years  in  the  retail  sporting  goods  and  bicycle 
business,  during  eleven  of  which  he  handled  the 
Victor  line  of  talking  machines  and  records,  C. 
A.  Fenn  of  112-114  East  Front  street,  this  city, 
has  announced  that  he  has  closed  out  his  sport- 
ing goods  stock  and  will  in  future  conduct  an 
exclusive  talking  machine  store.  Mr.  Fenn  has 
a  well-equipped  place  of  business,  including  six 
large  soundproof  booths,  each  eight  by  twelve 
feet,  in  the  rear  of  his  store,  and  a  large  concert 
hall,  forty  feet  deep  in  the  front.  He  states  that 
he  believes  the  possibilities  that  lie  in  the  talk- 
ing machine  business  make  it  desirable  for  him 
to  tie  up  with  that  line  exclusively. 


The  National  Vitaphone  Corp.,  Plainfield,  N. 
J.,  has  been  chartered  with  a  capital  stock  of 
$2,000,000  to  manufacture  talking  machines,  etc. 
The  incorporators  are  A.  M.  London,  J.  H. 
Green,  Jr.,  and  C.  B.  Repp. 


THE    TALKING    MACHINE  WORLD 


121 


2  GRESHAM  BUILDING,  BASING  HALL  STREET  E.  C,  LONDON,  W.  LIONEL  STURDY,  MANAGER. 


British  Talking  Machine  Trade  Keeps  Up  Re- 
markably Well  in  Spite  of  Dull  Conditions  of 
Summer  and  the  Natural  Effect  of  the  War — 
Encouraging  Outlook  for  Development  of  Ex- 
port Trade — Commercial  Intelligence  Service 
Established  to  Help  Post-War  Trade— What 
the  New  Record  Lists  Offer — Royalty  Visits 
"His  Master's  Voice"  Factory — Development 
of  Trade  Between  Australia  and  United  States 
Causes  Alarm — Noted  Professor  Pays  Homage 
to  Mechanical  Music — What  the  Talking  Ma- 
chine Means  in  the  Trenches — General  News 


London,  E.C.,  England,  August  31. — In  the  do- 
main of  the  talking  machine  trade  all  is  as  well  as 
can  be  expected,  dog-days  and  war-time  troubles 
considered.  Certain  elements  tend  to  produce 
a  slight  depression  at  times,  but  the  thinking 
men  of  the  trade  continue  to  maintain  not  only 
a  cheery  semblance,  but  an  actual  healthy  op- 
timism which  carries  its  good  influence  far  and 
wide.  We  do  not  believe  in  a  blind  optimism 
any  more  than  unrestrained  pessimism.  A  care- 
ful sifting  of  the  facts,  an  occasional  study  of 
the  situation,  must  reveal  to  even  unreceptive 
minds  the  stupendous  fact  that  the  gramophone 
trade  is  being  maintained  on  a  remarkably 
healthy  plane.  This  view  is  not  so  much  a  per- 
sonal one  as  so  much  one  of  actual  facts.  It 
would  be  idle  to  discount  the  hundred-and-one 
problems  which  the  trade  has  continually  to  face. 
It  is  just  because  of  those  problems  having  been 
successfully  tackled  that  we  -say  fear  naught 
and  carry  on.  Carry  on  with  the  determination 
to  surmount  every  difficulty  that  besets  your 
path  and  you  will  be  surprised  how  strong  in 
strength  of  purpose  one  can  become.  The 
troubles  of  to-morrow  are  as  nothing  to  those 


of  yesterday.  The  gramophone  trade  has  simply 
annihilated  every  adverse  element;  has  even 
turned  some  to  advantageous  account. 

Where  then  is  the  call  for  anything  but 
cheery  optimism?  Are  we  not  in  fact  doing  a 
roaring  trade — we  are;  if  you  who  read  these 
lines,  as  an  individual,  are  not,  whose  fault  is 
it?  Certainly  not  the  public's.  Records  can 
be  sold  quite  easily  to-day,  and  you  can  get  all 
you  want  to  sell.  No!  There  are  some  in  the 
trade  who  would  have  us  believe  that  all  is  not 
well,  that  things  are  marching  from  bad  to 
worse,  and  all  the  rest  of  it.  We  know  to  the 
contrary.  Never  have  sales  been  better,  com- 
paratively speaking.  Certainly,  it  is  not  so  easy 
to  trade  under  present  circumstances  as  in  pre- 
war times.  There's  the  rub.  Though  for  our 
part,  we  think  there  is  much  more  zest  and  satis- 
faction in  trading  under  difficulties  than  there 
is  in  trading  without  them. 

All  this  leads  to  the  fact  that  a  few  dealers 
are  prone  to  despondency;  are  getting  tired. 
It  is  nerves,  nothing  else. 

An  impartial  survey  of  trade  conditions  shows 
that  sales  are  somewhat  slack,  as,'  be  it  noted, 
is  not  unusual  at  this  period  of  the  year.  There 
are  not  wanting  signs  though  that  the  coming 
season  is  of  bright  prospect.  Already  big  or- 
ders for  delivery  ahead  are  being  placed  with 
manufacturers  whose  only  trouble  at  the  mo- 
ment is  whether  or  not  conditions  of  labor,  etc., 
will  permit  of  prompt  consignments.  We  shall 
see.  Meanwhile,  let  us  have  a  look  at  the. 
Oversea  Trade  Prospects 

In  this  field  of  trade  endeavor  the  outlook  is 
distinctly  encouraging.  Notwithstanding  sub- 
marines and  consequent  shipping  losses,  British 
export  trade  in  general  is  being  maintained  to 


the  tune  of  over  £10,000,000  per  week,  and  all 
the  piratical  efforts  of  the  enemy  cannot  pre- 
vent it.  Without  boasting,  or  seeming  to,  we 
think  it  a  matter  upon  which  to  claim  a  reason- 
able amount  of  credit.  It  demonstrates  better 
than  words  that  we  can  continue  to  maintain  a 
fair  connection  with  oversea  buyers,  and  to  this 
object  even  gramophone  and  record  manufac- 
turers should  set  their  hand  in  a  strenuous  at- 
tempt to  build  up  a  larger  export  trade  than 
hitherto.  This  branch  of  the  business  demands 
special  study.  There  are  problems  which  re- 
quire concentrated  effort  and  special  treatment 
connected  with  export  that  does  not  obtain  in 
regard  to  the  home  trade,  and  if  manufacturers 
will  only  relegate  their  elucidation  to  an  expert 
shipping  clerk,  the  path  will  prove  easier  for 
travel.  Through  the  British  Trade  Committee 
it  has  been  made  known  that  priority  treatment 
in  the  delivery  of  motors  and  accessories  will  be 
accorded  to  those  firms  who  cultivate  a  goodly 
percentage  of  export  business.  Buyers  abroad 
there  are  in  plenty.  It  only  remains  to  get  into 
touch  with  them.  The  medium  is  of  course 
publicity,  and  publicity  in  this  regard  is  obvi- 
ously the  advertisement  columns  of  this  trade 
newspaper. 

Post-War  Trade  Intelligence  Service 
According  to  the  Telegraph's  parliamentary 
correspondent,  the  Government  has  devised  a 
scheme  for  the  establishment  of  a  Commercial 
Intelligence  Service,  in  order  that  the  com- 
mercial interests  of  the  nation  may  be  looked 
after  and  fostered  more  effectually  after  the 
war  than  it  has  been  before.  The  task  was  en- 
trusted to  the  Foreign  Office  and  the  Board  of 
Trade  and  the  proposals  have  received  the  ap- 
(Continued  on  page  122) 


'His  Masters  Voice' 

— the  trade-mark  that  is  recognized 
throughout  the  world    as  the 
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"His  Master's  Voice" 


Copyright 


This  intensely  human  pic- 
ture stands  for  all  that  is 
best  in  music 

— it  is  the  "  His  Master's  Voice  " 
trade-mark,  and  it  brings  to  you, 
no  matter  where  you  are,  the 
very  best  music  of  every  kind, 
sung  and  played  by  the  world's 
greatest  artists  —  the  greatest 
singers,  pianists,   violinists,  or- 
chestras and  bands — all  enshrined 
in  the  unequalled  "  His 
Master's  Voice  " 
records 


DENMARK:  Skandlnavlsk  Grammophon-Aktl- 
eselskab,  Frlhavnen,  Copenhagen. 

FRANCE:  Cle.  Fraucalae  du  Gramophone,  115 
Boulevard  Richard  Lenoir,  Place  de  la  Bepub- 

llque,  Paris. 

SPAIN:    Compa&la  del  Gramofono,  66-68  Balmes. 

Barcelona. 

SWEDEN :  Skandlnavlska  Grammophon-Aktle- 
bolaget,  Drottnlng  Gatan  No.  47,  Stockholm. 

RUSSIA:  The  Gramophone  Co.,  Ltd.,  45,  Nevsky 
Prospect,  Petrograd  (Petersburg) ;  No.  1 
Solyanka,  Solyanol  Dvor,  Moscow;  9,  Golorlnsky 
Prospect,  Tlflls;  Nowy-Swlat  80,  Warsaw;  83, 
Alexandrowskaya  Ulitsa,  Riga;  11  Mlchatlorakaya 
Ulltsa,  Baku. 

INDIA:  The  Gramophone  Co.,  Ltd.,  139,  Bal- 
llaghatta  Road,  Calcutta ;  7.  Bell  Lane,  Fort, 
Bombay. 


Great  Britain  : 


AUSTRALIA:  S.  Hoffnung  &  Co.,  Ltd..  Sole 
Concessionaries  of  The  Gramophone  Company, 
Limited,  163,  Pitt  Street,  Sydney. 

NEW  ZEALAND:  Gramophonium,  Ltd.,  118-120 
Victoria  Street,  Wellington. 

SOUTH  AFRICA:  Darter  &  Sons,  Post  Box  174, 
Capetown;  Mackay  Bros.,  Post  Box  261,  Johannes- 
burg; Mackay  Bros.  &  McMahon,  Post  Box  419, 
Durban ;  Ivan  H.  Haarburger,  Post  Box  105, 
Bloemfon teln ;  Franz  Moeller,  Post  Box  108,  Bast 
London;  B.  J.  Bwlns  &  Co.,  Post  Box  85,  Queens- 
town;  Handel  Honse,  Klmberley;  Laurence  it 
Cope,  Post  Box  132,  Buluwayo;  The  Argns  Co., 
Salisbury. 

EAST    AFRICA:      Bay  ley     &    Co.,  Louremo 

Marques.' 

HOLLAND:  American  Import  Co.,  22a,  Amsterd 
Veerkade,  The  Hague. 

ITALY:  A.  Bossl  &  Co.,  Via  Oreflel  2,  Milan. 

EGYPT  (Also  for  the  Soudan,  Greece  and  the 
Ottoman  Empire) :    K.  Fr.  Vogel,  Post  Box  414, 

Alexandria. 


The  Gramophone  Company,  Ltd. 


HAYES 


MIDDLESEX 


ENGLAND 
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proval  of  the  Cabinet,  but  will  not  be  put  into 
operation  until  they  have  been  announced  to 
Parliament.  Lord  Robert  Cecil  and  Sir  Albert 
Stanley,  as  representing  the  two  departments 
concerned,  have,  however,  consented  to  submit 
the  scheme  to  the  Commercial  Committee  of  the 
House  of  Commons,  whose  secretaries,  Colonel 
Pryce-Jones  and  Mr.  Lewis  Haslam,  have  sum- 
moned an  emergency  meeting  for  its  considera- 
tion. 

Alarm  at  Trade  Between  Australia  and  U.  S.  A. 

A  newspaper  report  from  Melbourne  says: 
"Representatives  in  this  country  of  all  the  lead- 
ing British  manufacturers  view  with  the  utmost 
alarm  the  present  trend  of  the  Hughes  Gov- 
ernment's policy  of  encouraging  the  closest 
trade  relations  with  the  United  States.  The 
latest  proposal  is  to  appoint  a  special  Australian 
representative  at  Washington.  American  agents 
and  official  trade  commissioners  here  are  eagerly 
taking  advantage  of  every  opportunity  to  press 
America's  ability  to  capture  the  entire  trade  in 
manufactures  which  Australian  factories  cannot 
supply,  whereas  the  British  trade  commissioner 
is  gravely  hampered  in  meeting  the  attack 
through,  the  absurd  Board  of  Trade  restriction 
of  his  powers." 
A  Live  British  Firm  Open  for  Export  Trade 
The  Rex  Gramophone  Co.,  whose  announce- 
ment elsewhere  makes  known  their  desire  to  cul- 
tivate trade  relationship  with  keen  oversea  buy- 
ers, are  making  a  specialty  of  horn,  hornless, 
and  portable  disc  machines  of  various  qualities 
and  design.  I  have  personally  inspected  these 
instruments  and  am  in  a  position  to  assert  that 
no  better  value  could  be  found,  price  considered. 
All  models  are  made  up  to  the  special  designs 
of  the  proprietor,  Mr.  Francis  Nottingham,  and 
in  workmanship  and  general  finish  I  must 
frankly  admit  that  they  are  really  excellent  in- 
struments, of  good  tonal  quality,  too.  The 
motors  are  throughout  of  Swiss  manufacture, 
and  some  of  the  other  parts,  if  not  all,  are  guar- 
anteed British  make.    It  may  be  mentioned  as 


a  sidelight  upon  the  determination  of  this  firm 
to  offer  an  all-British  machine,  that  within  the 
near  future  certain  of  the  models  will  be 
equipped  with  British  made  motors.  At  the  mo- 
ment I  am  not  permitted  to  say  more  than  that 
this  mechanism  is  well  on  the  road  to  success. 
As  a  matter  of  fact,  I  have  inspected  a  sample. 
It  is  frankly  not  all  that  can  be  desired;  there 
is  room  for  improvement,  but  without  doubt  it 
is  superior  to  similar  German  types.  And  that's 
the  best  news.  A  guaranteed  British  motor  will, 
it  is  expected,  soon  be  available.  Meanwhile, 
all  oversea  traders  interested  in  the  firm's  offer 
should  write  them  for  trading  terms  and  full 
particulars,  etc. 

New  Grammavox  Records 
From  the  Sound  Recording  Co.,  Ltd.,  Swal- 
low street,  Piccadilly,  London,  I  have  received 
a  proof  of  a  new  record  list  shortly  to  be  is- 
sued. It  includes  several  successes  from  the 
latest  revues,  and  other  recent  London  "hits," 
and  in  addition  I  notice  that  the  topical  ele- 
ment is  strongly  represented  by  such  numbers 
as,  for  instance,  "Eat  Less  Bread,"  "My  Meat- 
less Day,"  "Sugar,"  etc.  "God  Be  With  You," 
"My  Life  Is  Love,"  from  the  "Maid  of  the 
Mountains,"  and  other  popular  ballads  are  con- 
tributed by  Miss  C.  Aulsebrook,  a  recent  new- 
comer to  the  gramophone,  who,  though,  has  al- 
ready won  her  spurs  as  an  artiste  of  exceptional 
promise. 

Germans  Sell  Business  of  Allied  Subjects 

It  is  reported  that  the  Berlin  Gramophone 
Co.'s  business  has  been  sold  by  order  of  the 
German  Government  to  the  Polyphone  Co., 
Leipsic.  The  same  thing,  of  course,  is  taking 
place  in  England;  indeed,  most  of  the  enemy 
concerns  have  already  been  disposed  of  to 
British  subjects. 

The  Making  of  "His  Master's  Voice"  Cabinets 

M.  E.  Ricketts,  sales  manager  of  the  Gramo- 
phone Co.,  Ltd.,  gives  an  interesting  account 
in  the  latest  issue  of  The  Voice  of  the  cabinet 
work  and  factory  at  Hayes.    He  proves  by  argu- 


ment and  diagram  that  the  same  careful  methods 
of  construction  are  embodied  in  all  instruments 
whether  they  be  for  sale  in  Glasgow  or  Cal- 
cutta. The  cabinets  are  so  jointed,  glued  and 
veneered  that  they  will  defy  any  climate.  It 
is  a  most  able  and  technical  exposition  of 
"His  Master's  Voice"  quality.  All  salesmen 
should  carefully  study  it. 

An  Interesting  Offer  from  England 

Elsewhere  in  this  section  will  be  found  an 
interesting  announcement  by  Louis  Young 
&  Co.,  54  City  road,  London,  who  are 
large  importers  of.  motors  and  gramophone 
parts,  etc.  They  claim  to  secure  for  you  a 
saving  of  about  SO  per  cent,  in  price  on  gramo- 
phones, motors,  tone  arms,  sound  boxes,  needles, 
etc.  With  a  factory  output  of  five  hundred 
motors  per  day,  prompt  despatch  is  assured. 
To  our  oversea  friends  such  news  will  be  very 
welcome.  Catalogs  and  terms  are  obtainable 
upon  application,  as  above. 
A  Professor's  Homage  to  Mechanical  Music 

"Is  mechanism,  pure  and  simple,  destined  to 
be  called  to  the  aid  of  composers  in  the  per- 
formance of  their  works?"  asks  a  writer  in  the 
Daily  Telegraph.  For  our  part  we  think  the 
answer  is  an  unqualified  "yes."  The  gentle- 
man in  question  admits  that  already  there  have 
been  signs  pointing  that  way,  as  in  the  use, 
for  instance,  of  piano  players  (and  we  might 
add,  records)  for  the  accompaniment  of  songs 
and  instrumental  pieces.  And  he  continues: 
"Manifestly  there  must  be  potentialities  in  this 
direction  undreamt  of  in  the  philosophy  of  com- 
posers of  a  past  generation,  or  even  of  the 
present." 

The  subject  was  touched  upon  by  Edwin 
Evans  in  the  last  of  his  interesting  and  sugges- 
tive causeries  on  "The  Foundations  of  Twentieth 
Century  Music."  There  are  indications,  accord- 
ing to  his  authority,  that  composers  in  days 
to  come  will  rely  for  expression  more  on  the 
notes  themselves  than  on  the  manner  in  which 
they  are  played.    At  first  sight  this  prophecy 
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Established  in  the  Talking  Machine 
Business  1886 


Don't  Miss  This  Talk 


WE  can  save  you  about  50%  on  exports  of  Gramophones 
in  either  Horn,  Hornless  or  Trench  Types.    Also  in 
Motors,  Tone  Arms,  Sound  Boxes,  Needles,  etc.  Our 
factory's  capacity  (with  full  supply  of  metal)  is  500  motors  per  day. 

We  have  had  years  of  experience  in  the  invention  and  manufac- 
ture of  Talking  Machine  goods  and  can  guarantee  satisfaction. 

Write  right  now  for  catalogue  and  terms,  and  to  save  time 
mention  your  requirements. 


LOUIS  YOUNG  &  CO. 

54,  City  Road, 

ibrolose,"etc.,etc]     £^1812  London,  E.  C,  England 
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would  seem  to  reduce  the  art  of  interpretation 
to  a  very  simple  formula.  But  let  Mr.  Evans 
explain  for  himself.  "Obviously,"  said  he,  "dy- 
namics will  play  an  important  part,  and  for  that 
reason  mechanical  instruments,  which  at  present 
provide  short  cuts  for  the  amateur,  will  ulti- 
mately play  a  vital  part  in  musical  evolution." 

Let  us  examine  a  little  further  into  Mr. 
Evans'  visionary  outlook.  Composers  will,  he 
made  bold  to  declare,  write  direct  for  an  im- 
proved piano  player,  thus  freeing  themselves  at 
one  stroke  from  all  the  mechanical  restrictions 
appertaining  to  the  use  of  ten  fingers.  In  these 
improved  instruments,  no  doubt,  the  key-board 
will  disappear  as  being  superfluous  and  cumber- 
some, and  its  disappearance  may  pave  the  way 
to  "more  minute  sub-divisions  of  the  octave." 
For,  as  he  went  on  to  point  out,  by  means  of 
rolls  it  is  "no  more  difficult  to  produce  fifty- 
three  notes  to  the  octave  than  the  present 
artificial  twelve."  An  interesting  peep  into  mu- 
sical futurity,  you  observe.  But,  for  the  realiza- 
tion of  Mr.  Evans'  predictions,  we  must  wait, 
presumably,  till  "after  the  war." 
Royalty  Visits  "His  Master's  Voice"  Factory 

After  the  King  and  the  Queen,  H.  R.  H. 
Princess  Mary!  It  occurred  some  time  ago,  but 
the  story  is  worthy  of  telling  if  only  because  we 
learn  a  little  of  the  human  side  of  our  beloved 
Princess.  An  account  of  the  visit  appears 
in  No.  7  of  the  Gramophone  Co.'s  house-organ, 
The  Voice.  It  interestingly  relates  how  Princess 
Mary  paid  what  was  less  than  a  state  visit, 
and  more  of  a  useful  one,  to  the  village  of 
Hayes.  Was  she  content  to  merely  pass  through 
the  different  departments,  have  a  word  here  and 
there  with  the  munitionieres,  sign  the  visitors' 
book,  and  pass  on?  No.  Her  Royal  Highness 
is  of  more  practical  and  kindly  turn  of  mind. 
Imagine  the  surprise  of  the  girl-workers,  on 
going  to  the  canteen  for  their  mid-day  repast, 
to  find  the  grace  and  beauty  of  their  Princess, 
attired  in  the  blue  overall  costume  of  the  fac- 
tory, personally  presiding  at  the  counter!  Sur- 
prise and  delight  were  only  equaled  by  the 
extra  amount  expended  upon  their  meals,  for 
the  girls  under  cover  of  an  imaginary  hunger 
came  again  and  again  to  enjoy  the  pleasure  of 
Royal  serving. 

The  "Guardsman"  to  the  Fore 

Just  as  the  Guardsman  is  holding  the  field  way 
over  in  France  and  elsewhere,  so,  in  the  record 
lield,  is  the  British  "Guardsman"  disc  fighting 
the  commercial  battle  with  great  success.  In 
order  to  give  their  dealers  a  clear  chance  In 
carry  new  stocks  for  the  opening  season,  the 
Invjcta  Record  Co.  instituted  a  liberal  exchange 
scheme  during  the  period  August  1  to  15  inclu- 
sive. Worn  out  and  broken,  or  unsalable  rec- 
ords were  taken  on  an  exchange  basis  of  four 
to  one,  that  is  credit  given  for  the  one  re- 
turned, four  new  records  to  be  ordered,  three 
only  charged  for. 

This  scheme  was  introduced  simultaneously 
almost  with  the  issue  of  a  spanking  list  of  good 
new  records  of  up-to-date  and  topical  variety. 


Of  the  ten-inch  series,  there  are  fifteen  double 
discs,  that  is  thirty  titles — vocal  and  instru- 
mental— comprising  that  popular  class  of  selec- 
tion, which  has  made  the  name  "Guardsman"  a 
byword  among  enterprising  dealers. 

Particular  attention  should  be  drawn  to  the 
list  of  new  twelve-inch  double  records,  six  in 
all,  and  of  which  five  (ten  titles)  are  instrumen- 
tal numbers.  Three  of  the  records  carry  parts 
one,  two,  three,  four,  five  of  Tschaikowsky's 
famous  Casse  Noisette  Suite — March,  overture, 
miniature,  Danse  Trepak  and  Danse  Chinoise, 
Danse  Arabe,  and  Danse  des  Mirlitons,  all  mag- 
nificently rendered  by  the  Band  of  H.  M.  Scots 
Guard.  This  is  a  splendid  achievement.  They 
are  all  well  recorded,  and  needless  to  say,  have 
received  a  right  royal  reception. 

Gramophone  Memories  of  War  Time 

Many  will  be  the  pathetic,  or  the  joyful,  stories 
of  the  gramophone  told  in  the  years  to  come  by 
men  who  have  experienced  the  emotional  fear 
of  life  "out  there"  in  that  hell  of  hells,  where 
one  more  or  less  counts  life  cheap.  The 
memories  of  a  tune,  of  a  song,  that  reveals  once 
again  the  scene — at  night,  for  instance,  in  a  dug- 
out, when  all  is  comparatively  quiet — the  sud- 
den scream  of  an  eight-incher  as  it  hisses  like 
an  express  train  through  the  air,  across  the  ruins 
of  what  was  once  a  peaceful  habitation  of  man 
— the  ear-splitting  burst  and — another  comrade 
or  two  gone  "west"  or  laid  in  mortal  agony — the 
while  an  invisible  artist  peals  forth  the  air 
of  a  splendid  old  English  ballad — then  silence, 
as  of  the  grave!  What  memories!  Will  those 
men  who  know,  will  they  curse  the  gramophone, 
or  will  they  respond  to  its  mood  and  at  a  touch 
awaken  to  life  the  terrors  of  the  past?  A  West- 
minster Gazette  correspondent  supplies  the  link. 
He  is  an  officer  who,  as  an  average  man,  loathed 
gramophones,  and  would  have  scorned  the  sug- 
gestion that  a  gramophone  might  possess  a  soul. 

He  went  to  the  front.  He  turned  for  relief 
to  the  gramophone,  and  soon  he  seemed  to  have 
heard  the  records  all  his  life.  Again  he  said 
that  lie  loathed  gramophones — "as  a  drunkard 
may  loathe  the  smell  of  alcohol  in  the  early 
morning."  But  one  day  he  was  "chipped"  and 
sent  back  to  England.  For  months  he  shunned 
gramophones  and  forgot. 

Then  came  a  day  when  our  average  man 
heard  a  gramophone  playing  one  of  the  old 
tunes:  "And  when  I  told  them  how  wonderful 
you  are,  they  wouldn't  believe  me,  they  wouldn't 
believe  me  " 

Thru  the  shock! 

As  lightning  rends  the  black  pall  of  a  star- 
less night,  so  the  notes  rip  and  tear  through 
the  screen  of  environment  which  has  shut  him 
off  from  memory  of  his  life  in  France.  Mem- 
ories stir  within  him.  The  well-tuned  nerves 
quiver  to  the  music  of  the  life  he  had  forgotten. 
Smells  and  pictures  come  to  him.  The  earthy 
nettle  smell  of  tear  gas,  the  dank  smell  of  a 
deserted  dug-out,  the  smoke  from  a  new-lit 
brazier,  candles  standing  drunkenly  in  their  own 
grease,  flickering  and  guttering.    The  mice,  long 
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since  tolerated,  peeping  through  the  cracks  and 
running  along  the  table.  .  .  .  The  tired  faces 
of  men  he  knew  too  well,  he  finds  it  in  his  heart 
to  love  them  now.  The  stand-to  before  dawn, 
and  the  hour,  so  often  calm  but  sometimes  ter- 
rible, when  the  paling  stars  give  place  to  gray- 
banked  clouds,  the  rising  sun  and  the  welcome 
warmth.  They  wouldn't  believe  me.  Rest  bil- 
lets near  a  river  beyond  the  sound  of  the  guns, 
but  the  water  is  unclean,  it  has  flowed  through 
the  German  lines.  .  .  .  And  our  average  man 
thinks  very  kindly  of  the  other  men  who  had 
heard  that  old  gramophone  with  him.  He  has 
seen  their  names  in  the  casualty  list,  and  only 
one  is  still  with  the  company.  He  has  been 
carrying  on  all  the  time.  Our  average  man 
suddenly  realizes  that,  though  he  has  been  out 
of  it,  the  same  life  has  been  going  on  over 
there,  but  the  gramophone  is  playing  other  rec- 
ords and  other  men  are  listening  to  them.  As 
the  gramophone  stops,  and  the  needle  whines 
complainingly,  he  makes  his  decision. 

Medical  boards  and  depots  held  him  for  a 
time,  offers  of  staff  appointments  tempted  him; 
but  before  the  month  was  out  he  was  on  a 
transport  watching  the  lights  of  "Southampton" 
sinking  into  the  night. 

It  was  only  a  gramophone;  but  perhaps  for 
a  moment,  and  time  is  immeasurable,  it  shared 
a  soul  with  our  average  man.  Only  a  gramo- 
phone!    Playing  on  old  tune! 

A  mere  box  of  machinery — a  needle — an  in- 
animate dumb  disc.  But  in  combination,  at  the 
touch  of  human  fingers,  it  plays  upon  the  heart- 
strings, the  memory,  and  brings  back  scenes  and 
faces  to  live  vividly  anew. 

Truly  a  wonder-box!  Pause  and  think  for 
(Continued  on  page  124) 
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one  moment  of  the  thousands  who,  when  this 
great  war  has  ceased,  and  peace  reigns  once 
more,  will  see  in  the  gramophone  the  one  great 
gift  that  brought  into  their  life  "out  there"  the 
welcome  touch  of  sunshine  and — thoughts  of 
home. 

The  Latest  Columbia  Records 

Described  as  a  summer  issue  the  Columbia 
August  supplement  is  replete  with  items  spe- 
cially selected  for  their  brightness  and  suitabil- 
ity to  sunny  days.  Of  the  new  revues  there  are 
records  of  "Bubbly,"  "Cheep,"  "Zig-zag"  and  the 
"Maid  of  the  Mountains,"  in  addition  to  the 
first  Columbia  records  of  Little  Tich  and  Neil 
Kenyon,  and  a  "brilliant  bunch  of  popular  airs 
by  familiar  artists.  The  dainty  soprano,  Miss 
Florence  Smithson,  contributed  a  welcome  rec- 
ord to  Columbia  this  month  bearing — "A  Dream 
of  Delight,"  and  "My  Heart  Is  Calling  You." 
These  are  the  two  song  successes  with  which 
her  name  has  been  most  closely  identified  dur- 
ing the  present  season. 

The  Court  Symphony  Orchestra's  rendering 
of  W.  H.  Squire's  "Slumber  Song"  is  extremely 
pleasing.  With  it  is  coupled  "On  the  Volga — 
Russian  Boatman's  Song,"  a  typically  native 
air,  though  of  a  somewhat — to  English  ears — 
barbaric  flavor.  Infinitely  tender  is  Hubert 
Eisdell's  rendering  of  "Mavis"  (Craxton),  and 
"If  I  Might  Come  to  You"  (Squire).  His  sweet 
tenor  voice  makes  expressive  play  of  these  two 
songs,  and  so  perfect  is  the  combination  that  it 
would  seem  almost  as  if  they  were  specially 
composed  for  him. 

New  Companies  Incorporated 

Silvatone  Gramophones,  Ltd.,  capital  £10,000; 
office,  74  Coleman  street,  London,  E.  C. 

The  United  Talking  Machine  Co.,  Ltd.,  capital 
£1,500;  objects,  to  acquire  all  or  part  of  the 
business  carried  on  as  the  United  Gramophone 
Co.,  and  the  Midland  Gramophone  Co.  Director, 
F.  Covell;  registered  office,  14  Broad  street  cor- 
ner, Birmingham. 

T.  E.  Osborne  a  Live  Advertiser 

Our  Belfast  friend,  Thos.  Edens  Osborne,  de- 
scribed as  the  pioneer  of  the  gramophone  in 
Ulster,  has  taken  considerable  advertising  space 
of  late  in  his  local  newspapers,  to  make  known 
the  several  lines  of  instruments  in  stock  suit- 
able for  trench  warfare.  One  speaks  in  the 
sense  that  if  the  soldier  fights  on  his  stomach, 
he  fights  quite  as  much  on  the  satisfying  mental 
refreshment  of  good  music.  It  is  as  necessary 
a  food  for  nerves  as  is  bully  beef,  for  instance, 
for  his  "little  mary.".  In  this  respect  the  War 
Office  now  recognizes  the  great  value  rendered 
by  the  gramophone  in  relieving  the  enemy  of 
campaigning  underground  and  its  soothing  in- 
fluence in  the  soldiers'  rest  camps,  hospitals,  etc. 
The  trench  gramophone  is  an  absolute  necessity, 
that  is  certain. 

Mr.  Osborne's  showrooms  are  usually  well  in- 
habited and  particularly  by  officers  on  leave  who 
have  called  for  a  few  records  to  send  to  their 
less  fortunate  brothers  at  the  front. 


The  Difficulty  of  It 

Apart  from  all  the  many  troubles  relating  to 
official  trade  restrictions,  the  difficulty  of  run- 
ning a  record  manufacturing  concern  these  days 
is  as  much  due  to  dislocation  of  labor  as  any- 
thing. It  applies  equally  to  the  executive 
branch  as  to  the  factory.  A  typical  example  is 
that  of  the  Invicta  Record  Co.,  Ltd.,  manufac- 
turers of  the  popular  "Guardsman"  records.  It 
is  also,  as  I  will  show,  a  splendid  example  of 
how  difficulties  that  are  said  to  be  made  to  be 
overcome  have  been  most  successfully  sur- 
mounted by  the  exercise  of  British  determina- 
tion. All  non-rejected  men  of  military  age, 
eighteen  to  forty-one  years,  being  liable  for  serv- 
ice, have  for  the  most  part  been  called  up.  It 
has,  of  course,  been  a  gradual  process,  but 
nevertheless,  owing  to  inability  to  obtain  even 
unskilled  substitutes  quickly,  all  record  factories 
have  to  a  certain  extent  suffered  dislocation  of 
output.  Yet  output  has  somehow  been  main- 
tained and  in  certain  cases,  that  of  the  Invicta, 
for  instance,  has  even  been  increased — and  sub- 
stantially, too,  into  the  bargain.  How  this 
happy  achievement  has  been  accomplished  is  a 
story  of  grim  persistency  in  finding  and  training 
unskilled,  and  often  by  reason  of  age,  unsuitable 
labor.  But  still  it  has  been  done,  and  the  rec- 
ord production  has  gone  on  without  detriment 
to  the  quality  thereof. 

The  executive  and  office  organization  has  been 
equally  affected,  though  in  this  section  the  re- 
maining staff  is  bearing  the  burden  of  those  who 
have  been  called  upon  to  wear  the  King's  uni- 
form. Of  the  two  directors,  Mr.  Barton  is  in 
the  H.  A.  C,  and  for  the  present  is  able  to  as- 
sist only  in  an  advisory  way  the  remaining  di- 
rector, Mr.  Barraud,  who  while  not  altogether 
enjoying  the  best  of  health,  is  grappling  with 
the  work  very  successfully  and  willingly  under- 
takes the  additional  responsibility  entailed  by 
Mr.  Barton's  temporary  absence  in  the  King's 
service. 

The  foregoing  is  brought  into  greater  promi- 
nence by  the  recent  appeal  of  the  company's 
general  manager,  A.  C.  Simmons,  who,  classed 
B3  (clerical  work  abroad),  was  appealed  for 
by.  the  firm.  At  appeal  courts  applicants  are 
usually  questioned  as  to  what  they  are  doing 
for  their  country.  Mr.  Simmons  was  able  to 
show  that  he  was  devoting  considerable  time  to 
Red  Cross  work,  and  conditional  upon  a  con- 
tinuance of  this  useful  work,  which  he  said  he 
would  do  gladly,  the  tribunal  granted  a  further 
six  months'  exemption. 

These  little  sidelights  are  interesting  as  show- 
ing some  of  the  minor  difficulties — vastly  impor- 
tant in  the  aggregate — of  conducting  business  in 
war  time.  And  despite  all,  it  is  a  remarkable 
fact  that  the  gramophone  trade  has  been  most 
successfully  maintained  and  is  likely  to  so  con- 
tinue, difficult  though  the  problems  are  at  times 
to  solve. 

American  National  Melodies  on  Zonophone 

In  the  matter  of  patriotic  records  doubtless 


my  American  readers  are  fully  supplied  by  their 
own  record  companies,  and  from  a  buying  view 
will  not  perhaps  be  so  much  interested  in  the 
above  announcement  as  will  the  thousands  of 
United  States  citizens  in  other  parts  of  the 
world.  Wherever  the  reader  be,  though,  I  can 
assure  him  or  her  that  the  records  under  men- 
tion center  a  wonderful  combination  of  all  the 
virtues  applicable  only  to  real  good  records. 
1771  is  the  number  of  this  double  zonophone 
disc,  upon  which  is  embossed  a  selection  from, 
"Camptown  Races" — "Tramp,  Tramp,  Tramp,  the 
Boys  Are  Marching,"  "Marching  Through 
Georgia,"  "Old  Folks  at  Home,"  "John  Brown," 
"Star  Spangled  Banner,"  "Dixie,"  "Massa's  in 
the  Cold,  Cold  Ground,"  "Old  Black  Joe," 
"Yankee  Doodle,"  "Kemo  Kimo,"  "Hail  Colum- 
bia," arranged  by  G.  W.  Byng.  It  is  brilliantly 
recorded  by  that  fine  instrumental  combination, 
the  Black  Diamond  Band,  which  in  quality  gives 
place  to  no  military  band.  It  is  a  delightful 
record  and  one  that  will  enjoy  enormous  sales 
in  the  United  Kingdom  and  overseas. 

In  the  program  under  mention — the  latest  is- 
sued by  the  way,  is  to  be  found  a  galaxy  of 
splendid  records  covering  a  pleasing  and  wide 
variety  of  vocal  and  instrumental  numbers.  It 
makes  more  than  certain  that  the  British  Zono- 
phone Co.,  Ltd.,  will  be  busier  than  ever  at  their 
big  Hayes  factory. 

Hough  Rewards  Loyal  Service 

In  the  neighborhood  of  Cranbourne  street  the 
other  day  your  correspondent  took  the  oppor- 
tunity of  calling  upon  Percy  Willis,  manager  of 
the  Edison  Bell  &  Winner  Depot,  to  congratu- 
late him  upon  his  recent  appointment  as  sales- 
manager  of  the  J.  E.  Hough,  Ltd.,  Corp.  He 
acknowledged  that  the  appointment  had  been 
duly  ratified  and  was  good  enough  to  impart  a 
few  details  anent  his  long  service  with  Mr. 
Hough,  the  mention  of  whom,  by  the  way,  opens 
up  an  historical  vista  of  the  talking  machine 
trade  which  carries  us  back  close  upon  twenty- 
five  years.  At  the  time  our  friend  joined  Mr. 
Hough — about  twenty  years  ago — the  latter 
gentleman  was  "running"  a  shop  in  the  Broad 
street  Place,  city.  Phonograph  records  in  those, 
days  were  all  originals  and  cost  from  seven 
shillings  and  sixpence  each,  and  up.  Quite  a 
good  and  profitable  trade  was  reaped  for  some 
years.  As  the  business  developed,  and  with  the 
introduction  of  the  molded  cylinders,  Mr.  Willis 
was  entrusted  with  the  managership  of  the  first 
retail  shop  in  London,  opened  by  the  firm  in 
Cheapside,  for  the  sale  of  phonographs  and  rec- 
ords. He  was  afterwards  appointed  manager 
of  the  Edison  Bell  Consolidated  Phonograph 
•Co.,  Ltd.,  Charing  Cross  road,  of  which  the  Earl 
of  Denbrigh  was  chairman,  and  James  E.  Hough 
managing  director.  This  company  was  ulti- 
mately liquidated,  and  a  new  company  formed 
by  Mr.  Hough — who  had  bought  up  the  big 
Edison  Bell  factory  at  Peckham,  under  the  style 
of  J.  E.  Hough,  Ltd. 

Much  as  I  would  like  not  to,  I  am  ruled  by 
limits  of  space  to  severely  exclude  the  many 
historical  and  interesting  reminiscences  which 
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It's  not  only  the  great  names  in  the  Co- 
lumbia list— if s  the  uniform  high  average 
of  every  record  in  it  that  spells  Columbia 
with  a  big  "C." 
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ADD  TWO  NEW  MODELS  TO  LINE 


play  across  my  memory  when  the  Edison  Bell 
interests  are  mentioned.  Let  it  suffice  for  the 
present  to  say  that  Mr.  Willis  was,  as  a  mat- 
ter of  course,  called  in  the  service  of  the  new 
company  though  not  of  a  new  "guv'nor."  Men 
like  Hesse,  Robbins,  and  one  or  two  others  I 
could  name,  like  Willis,  have  been  linked  up 
with  the  fortunes  of  J.  E.  H.  for  years;  indeed, 
they  have  become  pillars  of  strength  in  loyalty 
and  good  service,  and  Mr.  Hough  neves  loses 
an  opportunity  of  showing  suitable  appreciation. 

It  was  to  Mr.  Willis'  initiative,  I  believe,  that 
the  old  Edison  Bell  West  End  connection  was 
regained  in  added  strength  by  the  opening  under 
his  experienced  care  of  the  Cranbourne  street 
showrooms,  not  a  stone's  throw,  by  the  way, 
from  the  old  Charing  Cross  road  premises. 
Thanks  to  the  unremitting  ability  exercised  by 
our  friend  and  the  loyal  co-operation  of  his  as- 
sistant, the  depot  is  to-day,  as  almost  right 
from  the  start,  a  sort  of  rendezvous  for  West 
End  buyers,  among  whom  are  counted  hundreds 
of  officers  who  never  fail  to  call  when  on  leave, 
for  a  few  records  to  take  back  for  the  benefit 
of  their  friends  at  "the  front." 

In  his  appointment  as  sales  manager  of  J.  E. 
Hough,  Ltd.,  I  venture  to  opine  that  Mr.  Willis 
will,  by  his  experience  and  great  knowledge  of 
the  trade,  fully  justify  the  trust  which  his  friend 
and  chief  has  so  pleasingly  and  I  think  wisely 
shown  in  him.    Good  luck! 

British  Trade  with  Canada — A  Valuable  Report 

The  report  of  the  Canadian  Trade  Commis- 
sioner, C.  Hamilton  Wickes,  on  the  Dominion's 
trade  in  1916,  issued  yesterday  as  a  White 
Paper,  states  that  the  war,  which  threw  Canada 
largely  on  her  own  resources,  has  produced  as 
a  consequence  "a  development  of  new  industries 
likely  to  show  permanent  and  profitable  results." 
Imports  showed  an  increase  over  1915  of  70 
per  cent.,  being  £153,300,302,  against  £90,109,- 
555,  while  domestic  exports  were  £218,341,280, 
as  compared  with  £122,825,969,  an  increase  of 
over  77  per  cent.  The  manufacturing  establish- 
ments of  the  Dominion  increased  from  15,796 
in  1905  to  21,291  in  1915,  and  the  capital  so  em- 
ployed from  £169,317,004  to  £396,998,285  during 
1;he  same  period,  a  rise  of  134  per  cent.  The 
value  of  the  products  of  the  establishments  was 
in  1915  £278,503,390. 

,  In  regard  to  war  materials,  the  United  'States 
in  1916  supplied  Canada  with  these  to  the  value 
of  £23,726,830,  or  98.4  per  cent,  of  the  total. 

The  Commissioner  states  that  in  the  course 
of  a  recent  visit  to  the  Western  Provinces  he 
was  "impressed  by  the  prevalent  desire  amongst 
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Tonola  Phonograph  Co.  Market  Two  Handsome 
New  Art  Styles  With  New  Electric  Motor 


business  men  for  improved  relations  with  the 
United  Kingdom,  and  for  a  larger  trade  in 
British  goods."  But  "it  was  generally  remarked" 
that  British  firms,  with  striking  exceptions,  were 
"ill-informed  as  to  what  the  West  can  buy  and 
use,"  and  "gave  Canadian  buyers  the  impression 
that  they  did  not  want  to  effect  sales."  "If," 
says  the  report,  "the  United  Kingdom  trader  is 
to  regain  the  trade  which  has  been  partly  lost 
during  the  war,  he  must  ascertain  the  terms,  and 
be  prepared  to  allow  equal  terms  as  regards 
credit  with  manufacturers  of  similar  goods  in 
the  United  States."  Also,  he  must,  besides  mak- 
ing "the  article  the  public  requires,"  follow  this 
by  "organized  distributive  effort."  United 
States  firms,  it  is  pointed  out,  send  "well-trained 
salesmen  into  Canada  in  large  numbers." 

ENERGETIC  FACTOR  ENJOYS  HOLIDAY       NEW  EMPIRE  RECORD  CATALOG 


Minneapolis,  Minn.,  September  5. — The  Tonola 
Phonograph  Co.,  of  this  city,  has  recently  added 
to  its  line  two  handsome  art  models,  designated 
as  the  "Jacobean"  and  the  "William  and  Mary 
Grand."  Both  of  these  models  embody  distinc- 
tive and  artistic  case  designs,  and  another  un- 
usual feature  is  a  new  battery  type  electric 
motor  which  is  operated  by  dry  cell  battery, 
the  rotating  power  being  applied  magnetically 
to  the  turntable,  thereby  making  the  turntable 
itself  the  armature  of  the  motor  and  the  fly- 
wheel absolutely  noiseless,  no  gears  and  no 
winding. 


T.  Edens  Osborne  of  Belfast  Pays  Visit  to 
England,  Visits  Shakespeare's  Country,  and 
Calls  on  Trade  Friends— Cutting  Off  of  Im- 
ports Causes  Loss — Business  in  Disc  Machines 
Shows  a  Substantial  Increase 


Complete  Lists  to  Date  Included  in  New  Volume 
Just  Issued — Interesting  Selections 


Belfast,  Ireland,  August  23. — Thos.  Edens 
Osborne,  the  energetic  talking  machine  factor 
and  dealer,  returned  recently  from  a  short  holi- 
day in  England,  where  he  spent  most  of  his  time 
in  Warwickshire,  and  especially  in  Shakespeare's 
country,  including  Stratford-on-Avon,  Warwick, 
and  its  historic  old  castle,  Kenilworth  and  its 
ruins,  and  many  other  places  of  interest  includ- 
ing Anne  Hathaway's  cottage,  etc. 

Mr.  Osborne  also  visited  Liverpool  and 
Birmingham  and  looked  over  the  trade  in  those 
cities.  He  took  special  pleasure  in  inspecting 
the  large  stock  of  gramophones  and  records 
held  by  one  of  the  largest  factors  in  England, 
namely,  the  Johnson  Talking  Machine  Co.,  of 
Liverpool  and  Birmingham.  In  the  latter  city 
he  was  particularly  interested  in  the  manufac- 
ture of  gramophone  motors  at  the  Johnson  Co.'s 
factory,  this  company  being  one  of  the  few  con- 
cerns who  make  disc  record  motors  and  turn 
out  the  instruments  complete. 

While  in  London  Mr.  Osborne  visited  the 
warehouse  and  showrooms  of  the  Columbia 
Graphophone  Co.,  and  visited  his  friends,  Louis 
Sterling,  the  managing  director,  and  Mr. 
Liedtke,  the  general  manager,  who  extended  to 
him  a  most  cordial  reception. 

In  connection  with  his  local  business  Mr. 
Osborne  stated  that,  owing  to  restrictions  of 
imports  by  the  British  Government,  he  had  been 
unable  to  obtain  any  direct  supplies  of  certain 
lines  of  goods  from  the  United  States  for  some 
time  past,  which  had  occasioned  him  consider- 
able loss.  He  hopes  for  an  early  termination 
of  the  war,  however,  which  will  enable  him  to 
import  machines  and  records  from  the  United 
States  in  regular  quantities.  He  states  that  war 
conditions  have  not  reduced  his  output  of  disc 
machines  and  records  to  any  extent  and  that  he 
has  in  fact  enjoyed  a  substantial  increase  in 
turnover  since  the  commencement  of  the  con- 
flict. 


The  Empire  Talking  Machine  Co.,  Chicago, 
has  just  issued  a  very  comprehensive  catalog  of 
Empire  records  which  embraces  all  selections 
up  to  and  including  those  issued  for  August,  1917. 
All  the  records  are  to  be  found  in  an  alpha- 
betical list  and  for  convenience  are  also  listed 
according  to  various  classifications,  ranging 
from  instrumental  selections  to  popular  songs 
and  quartet  numbers.  The  full  list  is  very 
complete  and  interesting.  Both  ten  and  twelve- 
inch  records  are  found  in  the  catalog,  which, 
by  the  way,  is  provided  with  a  most  interesting 
introduction  regarding  Empire  talking  machines 
and  records  and  the  ideals  of  the  manufacturer 
of  those  products.  The  Empire  records  are  of 
the  hill  and  dale  type,  and  attachments  may  be 
had  for  playing  them  on  machines  designed  for 
lateral  cut  records. 


FINAL  REPORT  ON  REX  CASE 

Paul  E.  Haessler,  trustee  in  bankruptcy  in 
the  case  of  the  Rex  Talking  Machine  Corp., 
Wilmington,  Del.,  has  filed  a  second  and  final 
accounting,  and  a  meeting  of  the  creditors  will 
be  held  on  September  12  at  202  Equitable  Build- 
ing, Wilmington,  Del.,  to  pass  on  the  report. 


A  pleasant  smile  will  take  the  ouch  out  of 
grouch. 

REPAIRS 


All  Makes  of  Talking  Machines 
Repaired  Promptly  and  Efficiently 


TALKING  MACHINE  REPAIR 
AND  SALES  CORPORATION 

ANDREW  H.  DODIN,  President 
176  Sixth  Avenue  New  York 

TELEPHONE,  CHELSEA  8437 
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SOME  IMPRESSIONS  OF  THE  PATHE  ARTISTS'  COLONY 


Zoe  Beckley  and  Cartoonist  Brinkerhoff,  of  the 
in  the  Daily  Activities  of  the  Artists 


New  York  Evening  Mail,  Find  Much  of  Interest 
on  Vacation  at  Spring  Lake,  N.  J. 


"A  l'il  Russian  cake — vaire  gude,  vaire,  how- 
you-say  daintie?"  Zoe  Beckley  and  Cartoonist 
Bob  Brinkerhoff,  of  the  New  York  Evening 
Mail,  conducting  a  surprise  raid  on  the  Pathe 
artist  colony  at  Spring  Lake,  N.  J.,  threw  up 
their  hands  and  surrendered  to  Mile.  Rosa 
Raisa. 

But  let  Zoe  Beckley  herself  tell  how  Pathe's 
flock  of  songsters  disport  themselves  at  play. 

"Get  up  early  some  morning,  take  the  boat 
and  train  down  to  Spring  Lake,  N.  J.,  and  stroll 
out  upon  the  beach.  There  you  will  stumble 
over  a  full  dozen  of  assorted  artists  of  the  very 
first   quality  disporting  in  their  bathing  suits, 


lion  maidens'  sighs.  Riccardo  Stracciari  is  the 
muscular  baritone  doing  the  double  somersault 
dive  or  something,  assisted  by  Pompilio  Mala- 
testa,  basso.  (Aren't  their  names  perfectly  en- 
chanting? I  could  go  on  setting  them  down 
page  after  page  for  the  sheer  delight  of  their 
Italian  rhythm.) 

"We  have  very  much  fun,"  corroborated  Mile. 
Raisa.  (Do  you  call  a  Polish  girl  "mademoi- 
selle," especially  if  she  has  been  musically  edu- 
cated in  Italy  and  linguistically  perfected  in 
England?    I  don't  know:  I  took  a  chance.) 

"Some  days  we  peek-neek!  We  build  fire  and 
make  coffees  and  roast  corns,  vairy  deeleecious! 


RoSA  RfllSft  AND 
DAMAGES  CAnPMiNl 
OH.  Tflg.  gpac  H  .    SPi?iN<~-  LAKE 


rosa  raisa  /aaves  (\. 
Russian  .  cak? 


REPRODUCED  8Y 
cduftTESY  OF  THE 
N    V      EVENING.  HMU 


Pathe  Artists  Caught 

shouting  and  laughing  in  the  seafoam  with 
their  million-dollar  voices",  just  as  if  there  were 
no  such  things  as  colds  or  rheumatism  or  bron- 
chitis or  laryngitis  or  temperament  or  anything 
that  interferes  with  high  C's  and  overtones. 

"The  lovely  lady  with  the  black  hair  and  big 
gray  eyes  and  the  shapely  bathing  suit  is  Rosa 
Raisa,  before  mentioned,  the  lady  of  the  little 
cake.  The  beauteous  gentleman  with  the  mad 
hair,  the  distracting  shoulders  and  the  ravishing 
smile  is  Giacomo  Rimini,  baritone  and  motor 
speeder.  He  of  the  dark  mustache  and  distin- 
guished bearing  is  Cleofonte  Campanini,  man- 
ager of  the  notable  coterie.  The  one  with  the 
chin  is  Giulio  Grimi,  tenor  and  object  of  a  mil- 


at  Play,  by  Brinkerhoff 

For  you  see  we  work  hard.  All  morning  we 
practice.  And  I  am — what  you  call? — 'ouse- 
keeper,  shop-girl — that  is,  I  buy  all  the  thing 
for  the  deeners.  I  go  out  to  the  farms  and  buy 
egg  and  many  cheecken,  very  fine  and  fat,  and 
the  green  fresh  vegetabble.    I  buy  all  myself." 

I  inquisited  mademoiselle  sternly  as  to  the 
prices  she  pays.  I  wanted  to  know  whether 
opera  prima  donnas  are  economical,  even  if  they 
do  not  have  to  be.  I  hoped  mam'zell  shopped 
round  till  she  found  bargain  "cheeckens"  and 
"vegetabble"  that  were  not  only  fresh  but 
frugal. 

Alas,  no.  Mile.  Rosa  confessed  to  a  fowl 
that  was  52  cents  a  pound!     I  was  too  aghast 


to  ask  further.  I  wouldn't  be  surprised  if 
their  roast  "corns"  cost  as  much  as  a  gallery 
seat  at  the  opera. 

Yet  these  golden-voiced  children  of  music  in- 
sist and  maintain  that  they  live  the  simple  life 
in  their  colony  by  the  sea.  They  swim  and  walk 
and  drive  their  motors  and  go  to  the  "cinema," 
which  sounds  prettier  than  "the  movies,"  but 
looks  the  same.  They  play  jokes  on  each  other 
and  have  parties  and  impromptu  concerts  at 
each  other's  houses,  and  get  arrested  for  speed- 
ing just  like  ordinary  every-day  cottagers  along 
the  coast  who  don't  earn  the  price  of  a  Rolls- 
Royce  every  time  they  sing  a  role. 

It  was  Giacomo  Rimini  who  got  himself  ar- 
rested, bad  boy  that  he  is.  He  says  a  Ford 
attacked  him — came  right  up  and  ran  into  his 
Scripps-Booth  and  then  fell  over  and  played 
dead.  Just  as  if  a  Ford  would  ever  attack  any- 
body. I'll  bet  somebody  put  alcohol  in  its 
gasoline. 

The  policeman  dragged  Giacomo  to  court, 
however,  which  proves  that  Spring  Lake  police- 
men have  no  soul  for  the  beautiful — but  I  won't 
start  trying  to  describe  Mr.  Rimini's  looks  or 
my  sentimental  soul  will  run  away  with  my 
typewriter.  Suffice  it  to  say  that  the  judge,  too, 
evidently  wears  blinders,  for  he  fined  Mr.  Rimini 
$16,  a  dollar  for  every  mile  he  was  going  over 
and  above  the  speed  limit.  According  to  the 
cop,  that  is.  Giacomo  says  in  four  languages 
that  he  hopes  to  die  and  never  see  his  native 
Verona  again  if  he  was  going  more  than  four- 
teen miles  an  hour. 

The  only  thing  that  darkens  the  sunshine  of 
the  Jersey  coast  for  this  merrie  brotherhood 
is  the  war — the  cloud  that  is  blotting  the  light 
of  the  whole  world.  They  all  have  relatives 
"over  there."  Mile.  Rosa  lifts  a  pair  of  lovely 
hands  and  a  still  lovelier  pair  of  eyes  to  heaven 
and  says,  "Poor  Poland!"  in  a  tone  that  brings 
the  water  to  your  eyes.  And  Giacomo  Rimini 
drags  from  an  inner  pocket  a  battered  postcard 
showing  the  photograph  of  a  heart-stabbing 
military  funeral — twenty-six  citizens  killed  by  a 
dropped  bomb. 

"I  knew  every  one  of  them,"  says  Rimini,  with 
his  smile  vanished  and  a  sort  of  something  in 
his  throat. 

"But — but  we  mustn't  theenk  of  it,  my  frien'," 
says  Raisa,  wiping  her  hands  on  her  frilly  apron 
and  coming  round  from  behind  the  table  where 
the  yellow  bowl  is  with  the  beaten  egg  yolks 
and  the  halved  peaches  which  go  into  the  little 
Russian  cake.  "If  we  theenk  of  the  sadness  of 
the  world  we  shall  never  sing." 

And  to  sing  is  their  very  life. 


PRESENTED  TO^COMPANY  K 

An  Army  and  Navy  model  Edison  phonograph 
was  presented  to  Company  K  of  the  Second 
Regiment,  New  Jersey,  recently  before  1,500 
persons  in  Proctor's  Theatre,  Plainfield.  The 
presentation  was  made  by  Assemblyman  Wm. 
N.  Runyon.  The  machine  was  placed  through 
Vogel  &  Briggs,  local  Edison  dealers. 


The  Talking  Machine  Sales  Corp.,  Philadel- 
phia, has  been  chartered  with  a  capital  stock  of 
$50,000  to  manufacture,  sell  and  deal  in  talking 
machines  of  all  kinds. 


READY  REFERENCE  OF  GENERAL  SUPPLIES 


DEALERS 

Send  fcr  our  "Trial  Proposition"  on  the 
Regina  Hexaphone  the  lateit  and  be«t  pay- 
ing popular  priced  coin-operated  instrument 
for  use  in  public  places. 


211  Marbrldge  Bldg.,  34th  St.  and  Broadway,  New  York  City 

Manufacturers  of  Regina  Music  Boxes;  Reginaphones; 
Coin-operated  Mandolin  Orchestrions;  Vacuum 
Cleaners  and  other  specialties. 


NEEDLES 

WE  MANUFACTURE 

Diamond  needles  for  Edison 
Sapphire  needles  for  Edison 
Sapphire  needles  for  Pathe 

in  stock  ready  for  delivery 
MERMOD  &  CO.,  505  5th  Ave.,  N.  Y. 


Keep  Your  Record  Stock  with 


Costs  sbout  $2.00  for  250  records  for  50  yesrs 
Send  for  UO'page  catalog 
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LATEST  PATENTS  RELATING  TO  TALKING 
MACHINES  AND  RECORDS 


Washington,  D.  C,  September  8. — Sound  Re- 
producing Machine.— Louis  P.  Jackson,  Schenec- 
tady, N.  Y.   Patent  No.  1,232,924. 

This  invention  relates  to  improvements'  in 
sound  reproducing  machines  and  has  for  its  ob- 
ject the  provision  of  an  improved  machine  of 
this  character  in  which  the  distinctness  with 
which  the  sound  is  reproduced  is  increased  and 
which  is  more  simple  in  construction  and  con- 
venient of  operation  and  adjustment  than  those 
heretofore  known. 

One  of  the  objects  of  the  invention  is  to  pro- 
vide an  improved  sound  distributing  means 
whereby  the  sound  is  reproduced  in  its  original 
tones  without  the  presence  of  disagreeable 
noises  and  is  evenly  diffused  throughout  the 
surrounding  space.  In  one  aspect  the  invention 
comprises  an  imperforate  bell-shaped  sound  dif- 
fuser  into  the  crown  of  which  the  sound  is  con- 
veyed from  the  reproducer.  By  constructing 
the  diffuser  in  this  way  and  having  the  entire 
vibrating  surface  free  to  vibrate  a  remarkably 
even  distribution  of  the  sound  is  effected.  In 


another  aspect  the  invention  comprises  improve- 
ments in  the  reproducer  consisting  mainly  in 
the  provision  of  a  diaphragm  and  other  mem- 
bers of  lignum  vitje  or  similar  material.  Cush- 
ion members  of  chamois  skin  or  the  like  are 
likewise  provided,  together  with  other  improve- 
ments in  the  reproducer.  Other  features  of  the 
invention  comprise  improved  speed  varying 
means  whereby  the  machine  may  be  adjusted 
for  records  of  different  periods  in  addition  to 
other  features,  including  an  improved  support 
for  the  cylinder. 

In  the  accompanying  drawing  illustrating  the 
invention,  Figure  1  is  a  front  view  of  the  com- 
plete machine;  Fig.  2  is  a  side  elevation  thereof; 
Fig.  3  is  a  sectional  view  of  the  reproducer; 
Fig.  4  is  a  front  view  of  the  same;  Fig.  5  is  a 
side  elevation  partly  in  section  of  the  cylinder 
and  driving  mechanism;  and  Figs.  6,  7,  8  and 
9  are  details  of  various  parts. 

Stylus  Operator.— Ellis  S.  Oliver,  Newark, 
N.  J.    Patent  No.  1,235,591. 

This  invention  relates,  generally,  to  improve- 
ments in  phonograph  apparatus;  and  the  present 
invention  has  reference,  more  particularly,  to 
a  stylus-adapter  or  holder,  and  a  needle  or 
stylus  therefor,  both  of  a  novel  construction, 
with  a  view,  primarily,  of  providing  a  device  for 
permitting  the  needle  or  stylus  to  be  used  a 
great  many  times  upon  the  same  disc-record, 
without  destroying  the  record-producing  face 
of  the  disc  or  plate. 

The  present  invention  has  for  its  principal 
object  to  provide  a  novel  and  simply-constructed 
stylus-adapter  or  holder  and  needle  therefor 
of  the  general  character. 

The  invention  has  for  its  further  object  to 
provide  a  novel  stylus-adapter  with  which  the 
needle  or  stylus  is  capable  of  easy  adjustment, 
so  that  the  same  needle  or  stylus  may  be  used 
for  varying  the  tone  produced  by  the  sound  box 
of  the  phonograph. 

A  further  object  of  the  present  invention  is 
to  produce  a  novel  and  simple  stylus-adapter, 
in  which  the  stylus  or  needle  is  held  in  such  a 
manner  and  is  of  such  construction  that  the 
accompanying  "rattle"  and  scratching  sound 
when  playing  a  talking  machine  record  are  re- 


duced to  a  minimum,  so  as  not  to  be  perceptible. 

The  stylus-adapter  and  stylus  or  needle  of 
the  present  invention  are  more  especially 
adapted  for  use  with  that  type  of  sound-record 
impressions  or  grooves  consisting  of  a  series  of 
lateral  or  horizontal  indentations  or  impressions 
formed  in  the  face  of  the  sound-disc  or  record. 

With  the  various  objects  of  the  present  in- 
vention in  view,  the  said  invention  consists  pri- 
marily in  the  novel  stylus-adapter  and  stylus  or 
needle  therefor. 

Figure  1  is  an  edge  view  of  a  sound  box,  the 
vibrator  arm  of  which  is  equipped  with  a  novel 
stylus-adapter  or  holder,  and  a  stylus  or  needle 
therefor,  the  same  representing  one  embodiment 
of  the  principles  of  the  present  invention,  said 
stylus-adapter  or  holder  and  the  stylus  or  needle 
being  shown  in  elevation.  Fig.  2  is  a  vertical 
sectional  representation  of  a  socket  member  or 
element  shown  in  said  Fig.  1,  and  the  novel 
stylus-adapter  and  stylus  or  needle,  the  adapter 
being  represented  in  vertical  section  and  the 
stylus  or  needle  being  shown  in  elevation;  and 
Fig.  3  is  an  end  view  of  the  same,  said  Figs.  2 
and  3  being  made  on  an  enlarged  scale.  Fig.  4 
is  a  vertical  sectional  representation  of  a  socket 
member  or  element  and  a  stylus-adapter,  and 
a  stylus  or  needle  therefor,  said  needle  being 
shown  in  elevation,  and  the  said  view  illustrating 
a  modification  of  the  principles  of  the  present 
invention;  and  Fig.  5  is  an  end  view  of  the 
same.  Figs.  6,  7  and  8  are  views  similar  to 
Figs.  2  and  4,  said  views  showing  other  modi- 


fixations,  but  all  emoody.ng  ti.e  principles  of 
the  present  invention;  and  Fig.  9  is  an  end  view 
of  the  construction  represented  in  said  Fig.  8. 
Figs.  10  and  11  are  vertical  sectional  representa- 
tions of  stylus-adapters  and  elevations  of  needles 
for  the  same,  said  views  illustrating  other  modi- 
fications of  the  principles  of  the  invention. 

Talking  Machine.  —  Eldridge  R.  Johnson, 
Merion,  Pa.,  assignor  to  the  Victor  Talking  Ma- 
chine Co.,  Camden,  N.  J.    Patent  No.  1,235,695. 

This  invention  particularly  relates  to  adjust- 
able closures  for  varying  the  area  of,  and  other- 
wise controlling  the  sound  outlet  aperture  of  a 
talking  machine  having  an  inclosed  sound  am- 
plifier. 

The  principal  objects  of  this  invention  are,  to 
provide  a  talking  machine  having  an  inclosed 
amplifier,  with  a  closure  formed  of  pivoted  doors 
or  shutters  for  controlling  the  sound  emitted 
from  the  mouth  of  the  amplifier;  and  to  provide 
means  operatively  connecting  said  doors  or  shut- 
ters for  contemporaneously  effecting  their  rela- 
tive movement  oppositely  into  selected  relatively 
angular  positions. 

Other  objects  of  this  invention  are,  to  provide 
a  talking  machine  with  doors  or  shutters  pivoted 
on  substantially  vertical  axes,  and  arranged  to 
deflect  the  sounds  emitted  from  the  sound  am- 
plifier, laterally  in  substantially  horizontal 
planes;  and  to  provide  concealed  means  con- 
nected to  turn  one  or  more  shutters  in  one  di- 
rection, contemporaneously  with  the  turning  of 
another  or  other  shutters  in  an  opposite  direc- 
tion upon  their  respective  pivotal  axes. 

Further  objects  of  this  invention  are,  to  pro- 
vide a  talking  machine  having  pivoted  doors  or 
shutters  with  means  operatively  connecting  se- 
lected doors  or  shutters,  and  means  to  contem- 
poraneously effect  the  actuation  of  the  doors  or 


shutters  of  each  set  or  group  of  selected  doors 
or  shutters"  independently  upon  their  respective 
axes  of  rotation. 

This  invention  also  comprehends  a  talking 
machine  having  doors  or  shutters  pivoted  ec- 
centrically and  connected  to  be  contemporane- 
ously actuated  in  opposite  directions  into  dif- 
ferent relatively  angular  positions. 

In  the  accompanying  drawings,  Figure  1  is 
a  front  elevational  view  of  a  well-known  type 
of  talking  machine  provided  with  doors  or  shut- 
ters connected  to  be  actuated  in  accordance  with 
this  invention;  Fig.  2  is  a  fragmentary  plan 
sectional  view  of  the  front  portion  of  said  ma- 
chine taken  on  the  line  2 — 2  in  Fig.  1;  Fig.  3 
is  a  fragmentary  plan  sectional  view  similar  to 
Fig.  2,  but  showing  the  doors  or  shutters  rotated 
on  their  respective  axes  to  their  partially  open 
position;  Fig.  4  is  a  fragmentary  plan  sectional 
view  similar  to  Fig.  3.  showing  a  slightly  modi- 
fied arrangement  of  the  pivoted  doors  or  shut- 
ters; Fig.  5  is  a  front  elevational  view  of  a 
talking  machine  provided  with  a  convenient  em- 
bodiment of  a  modification  of  this  invention; 
Fig.  6  is  a  fragmentary  plan  sectional  view  of 
the  front  portion  of  the  machine  shown  in  Fig. 
5,  taken  on  the  line  6 — 6  in  said  figure;  Fig.  7 


is  a  fragmentary  plan  sectional  view  similar  to 
Fig.  6,  but  showing  the  shutters  rotated  on  their 
respective  axes  to  their  partially  open  position; 
Fig.  8  is  an  enlarged  fragmentary  plan  sectional 
view,  showing  the  means  for  operatively  con- 
necting the  shuttecs,  taken  on  the  line  8 — -8  in  Fig. 
5,  but  showing  the  shutters  rotated  to  an  open 
position;  Fig.  9  is  a  fragmentary  transverse  ver- 
tical sectional  view  taken  through  the  upper 
shutter  bearing  on  the  line  9 — 9  in  Fig.  1;  Fig. 
10  is  a  fragmentary  sectional  view  taken  through 
the  lower  shutter  bearing  on  the  line  10—10  in 
Fig.  1;  and  Fig.  11  is  a  diagrammatic  or  skele- 
tonized plan  view,  partly  in  section,  showing  the 
means  for  independently  actuating  selected 
groups  of  shutters. 

Mechanical  Replayer. — Robert  G.  Brown  and 
John  E.  Strietelmeier,  Elyria.  O.  Patent  No. 
1,234,621. 

This  invention  deals  with  phonographs  and 
it  proposes  an  improved  replaying  mechanism 
embodying  constructions  broadly  disclosed  and 
claimed  in  the  co-pending  applications  of  Rob- 
ert G.  Brown,  No.  2,834,  filed  January  18,  1915, 
and  the  division  thereof  No.  120,305,  filed  Sep- 
tember 15,  1916. 

Heretofore  it  has  been  somewhat  difficult  for 
the  ordinary  purchaser  to  affix  to  his  phono- 
graph a  replaying  attachment  owing  to  the  fact 
(Continued  on  page  128) 
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that  its  accuracy  of  operation  requires  it  to  be 
rather  precisely  located  with  respect  to  the  turn- 
table. 

A  primary  object  of  this  invention  is  to  so 
construct  the  base  of  this  attachment  that  the 
aforesaid  locating  can  be  very  accurately  de- 
termined and  to  provide  the  base  with  elements 
that  will  practically  compel  the  ordinary  pur- 
chaser to  mount  the  appliance  correctly. 

Another  object  is  to  devise  an  appliance  par- 
ticularly adapted  for  "mail  order"  sales,  and 
which  will  be  free  from  elements  not  ordinarily 
well  understood,  such  as  electrical  appliances 
and  which  will,  in  lieu  thereof,  embody  very 
simple  mechanical  parts  such  as  mechanical  trip 
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Fig.  I. 

devices  in  place  of  electrical  contact  systems 
which,  though  perhaps  better,  may  prove  more 
troublesome. 

Another  object  is  to  simplify  the  controlling 
mechanism  by  utilizing  a  simple  worm  and  an 
elementary  star  wheel  co-operating  therewith.  . 

Another  object  is  to  devise  an  attachment 
which  can  be  used  in  conjunction  with  phono- 
graphs having  a  tone  arm  pivoted  by  means  of 
a  universal  joint  to  the  frame  of  the  machine. 

Figure  1  is  a  side  elevation,  of  a  phonograph 
embodying  this  invention  and  showing  the  con- 
trolling indicator  and  the  tone  arm  elevator. 
Fig.  2  is  a  plan  of  the  same.  Fig.  3  is  a  frag- 
mentary perspective  of  the  adjustable  control. 
Fig.  4  is  a  skeleton  plan  showing  particularly 
the  dual-fulcrum  control  lever.  Fig.  5  is  a 
plan  with  certain  overlying  elements  removed. 
Fig.  6  is  a  side  elevation  as  cut  off  by  the  line 
6 — 6  of  Fig.  5. 

Talking  Machine. — Hubert  A.  Myers,  Toledo, 
O.,  assignor  to  Harvey  E.  Banta,  Goshen,  Ind. 
Patent  No.  1,234,197. 

This  invention  relates  to  recording  and  re- 
producing mechanisms. 

This  invention  has  utility  in  connection  with 
sound  mechanisms  for  simultaneously  record- 
ing or  reproducing  tones  or  notes  from  different 
musical  instruments  or  different  voices. 

Referring  to  the  drawings:  Figure  1  is  a  plan 
view  of  an  embodiment  of  the  invention  in  a  disc 
machine;  Fig.  2  is  a  side  elevation  of  the  de- 
vice of  Fig.  1;  Fig.  3  is  a  plan  view  of  an  em- 
bodiment of  the  invention  in  a  disc  machine 


wherein  the  needles  are  disposed  in  a  succes- 
sive or  approximately  tandem  relation  instead 
of  a  parallel  relation,  as  in  Fig.  1;  Fig.  4  is  a 
side  elevation  of  the  device  of  Fig.  3;  and 
Fig.  5  is  a  fragmentary  detail  of  a  record. 

Cabinet  Talking  Machine. — Henry  C.  Miller, 
Waterfqrd,  N.  Y.,  assignor  to  Victor  Talking 
Machine  Co.,  Camden,  N.  J.  Patent  No.  1,234,- 
555. 

This  invention  relates  to  improvements  in 
cabinet  talking  machines  of  the  type  in  which 
the  amplifying  horn  is  inclosed  within  the 
cabinet. 

According  to  the  present  invention  .there  is 
provided  a  downwardly  extending  sound  ampli- 
fier,  and   co-operating   therewith    a    series  of 


tone  sympathizers  or  resonators,  some  of  which 
are  located  in  the  cabinet  below  the  plane  of 
the  end  of  the  amplifier  and  others  of  which  are 
located  above  said  plane. 

In  some  of  the  sound  reproducing  machines 
as  at  present  constructed,  it  sometimes  occurs 
that  the  amplifier  or  horn,  in  addition  to  mag- 
nifying and  amplifying  all  the  sounds  and  tones 
passing  therethrough,  also  acts  as  a  resonator 
for  some  one  or  more  of  the  tones  amplified 
by  it,  to  the  exclusion  of  other  tones  or  over- 
tones of  the  scale.  The  result  of  this  is  that 
when  during  the  reproduction  of  a  selection 
certain  tones  occur,  those  tones  are  given  an 
undue  amplification  over  that  given  to  the  other 
tones  of  the  selection.  This  result  is  objection- 
able because  in  reproducing  a  given  selection, 
a  relatively  unimportant  tone  of  the  selection 
is  liable  to  be  given  undue  prominence,  volume, 
emphasis,  or  amplification,  whenever  that  note 
or  tone  occurs,  thereby  making  the  reproduction 
different  in  character  from  the  rendition  of  the 
original  selection  from  which  the  record  is 
made. 

One  object  of  the  invention  is  to  provide  a 
series  of  tone  sympathizers  or  resonators 
which,  co-operating  with  the  amplifier  or  horn, 
will  respectively  vibrate  in  sympathy  with  or 
respond  to  substantially  every  tone  and  over- 
tone in  the  musical  scale,  thereby  giving  to  each 
note  or  tone  of  a  selection  which  is  being  re- 
produced the  proper  amount  of  amplification 
and  thereby  rendering  the  reproduction  or  re- 
produced sound  more  nearly  balanced  and  more 
nearly  like  the  original  rendition  of  the  recorded 
selection. 

Another  of  the  objects  of  the  invention  is  to 
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provide  means  for  diffusing  the  sound  in  all 
directions  and  with  all  the  overtones  properly 
magnified,  augmented  or  amplified  in  order  to 
produce  a  more  perfect  reproduction  of  the 
recorded  selection. 

In  carrying  out  this  inventkm  substantial  re- 
sults are  obtained  along  the  lines  above  indi- 
cated, by  arranging  or  providing  a  sound  cham- 
ber or  sound  passage  with  a  series  of  hollow 
tubular  sound  sympathetic  or  resonating  devices 
into  which  the  sound  enters  as  it  comes  from 
the  amplifier  and  from  which  it  is  given  back  or 
returned  properly  augmented  into  the  sound 
chamber  or  sound  passage.  The  various  sounds, 
tones  and  overtones  of  a  given  selection  being 
reproduced,  are  substantially  picked  up  by  those 
pockets,  tubes  or  resonators  which  'vibrate  re- 
spectively in  sympathy  with  said  sounds  and 
enrich  the  character  of  the  reproduction,  such 
enriched  sounds  passing  from  the  chamber  or 
passage  to  the  atmosphere  through  appropriate 
openings  in  said  chamber  or  passage. 

In  the  drawings,  forming  a  part  of  this  speci- 
fication, and  in  which  the  same  parts  are  desig- 
nated by  the  same  reference  characters,  through- 
out the  various  views,  Figure  1  is  a  front  ele- 


vational  view  of  the  invention,  as  applied  par- 
ticularly to  a  sound  reproducing  machine;  Fig. 
2  is  a  section  taken  on  the  line  x — x  of  Fig.  3; 
Fig.  3  is  a  vertical  central  section  taken  on  the 
line  y — y  of  Fig.  2;  Fig.  4  is  a  side  elevational 
view  of  the  same;  Fig.  5  shows  in  a  section 
similar  to  that  of  Fig.  3  a  modified  form  of  the 
invention;  and  Figs.  6,  7  and  8  illustrate  details 
of  construction. 

Talking  Machine  Stylus  Holder. — William  T. 
Moore,  Louisville,  Ky.    Patent  No.  1,234,375. 

This  invention  relates  to  devices  for  holding 
the  stylus  or  needle  of  talking  machines,  and 
its  object  is  to  provide  a  holding  means  which 
enables  the  needle  to  be  easily  and  quickly  ap- 
plied and  removed. 

In  the  drawing:    Figure  1  is  a  side  elevation, 

7. 


and  Fig.  2  is  a  front  elevation  showing  the  ap- 
plication of  the  device,  and  Fig.  3  is  an  en- 
larged section  on  the  line  3 — 3  of  Fig.  1. 

Reproducer  for  Talking  Machines. — Albert  A. 
Huseby,  Chicago,  111.    Patent  No.  1,236,942. 

This  invention  relates  to  improvements  in  re- 
producers- for  talking  machines,  and  has 
reference  more  particularly  to  that  type  of 
reproducers  commonly  known  as  universal 
reproducers  or  sound  boxes,  which  are  adapted 
to  play  records  of  both  of  the  well  known  ver- 
tically and  laterally  undulating  types.  Some 
sound  boxes  of  this  character  employ  two  sepa- 
rate needles  or  styluses  for  playing  the  two 
kinds  of  records,  respectively,  while  others 
employ  but  a  single  needle  or  stylus,  the  posi- 
tion of  which,  however,  is  changed  when 
changing  from  one  record  to  the  other.  Lately 
attempts  have  been  made  to  provide  a  sound 
box  employing  but  a  single  needle  and  wherein 
the  needle  undergoes  no  relative  change  in  posi- 
tion when  the  sound  box  itself  is  turned  through 
an  angle  of  ninety  degrees  in  adapting  it  to 
play  the  other  type  of  record.  The  purpose  of 
the  present  invention  is  to  provide  an  improved 
sound  box  of  the  last  mentioned  type,  wherein 
the  sound  box  is  pivoted  to  the  tone  arm  on  an 
axis  that  coincides  with  the  axis  of  the  stylus 
socket,  so  that  the  stylus  undergoes  no  change 
of  either  angular  or  relative  positoin  when  the 
sound  box  itself  is  turned  from  one  playing 
position  to  the  other. 

Figure  1  is  a  front  elevation  showing  a  sound 
box  in  position  suitable  for  playing  a  record  of 


the  laterally  undulating  type.  Fig.  2  is  a  similar 
view  showing  the  sound  box  turned  through  an 
angle  of  90  degrees  and  in  position  for  playing 
a  record  of  the  vertically  undulating  type.  Fig. 
3  is  a  top  view  of  the  sound  box  shown  in  Fig. 
1,  viewed  in  the  direction  of  arrow  3.  Fig.  4 
is  a  similar  view,  partly  in  horizontal  section, 
of  tlie  sound  box  shown  in  Fig.  2,  viewed  in  the 
direction  of  the  arrow  4.  Fig.  5  is  a  top  plan 
view  of  the  sound  box  detached  from  the  tone 
arm  extension.  Fig.  6  is  an  axial  section  on  the 
line  6 — 6  of  Fig.  3. 


Look  out  for  the  stacked  deck  in  the  hands 
of  the  fellow  who  advertises  his  honesty! 
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COLUMBIA  GRAPHOPHONE  CO. 

POPULAR  SONGS 
A2333  Good-Bye  Broadway,  Hello  France, 

Peerless  Quartet  10 
Throw  No  Stones  in  the  Well  That  Gives  You 

A„-         Water   .Arthur  Fields  10 

A2336  Somewhere  in  France  Is  Daddy. Peerless  Quartet  10 

Laddie  Boy   Campbell  and  Burr  10 

A2334  That's  the  Kind  of  a  Baby  For  Me,  from  "Zieg- 

feld's  Follies"   Sam  Ash  10 

How  Can  Any  Girlie  Be  a  Good  Little  Girl, 
When  She  Loves  a  Naughty  Little  Boy? 

Anna  Wheaton  10 

A2335  Let's  All  Do  Something  Arthur  Fields  10 

When  Johnny  Marches  Away.. Harry  McClaskey  10 

A2301  Spirit  of  '17  Peerless  Quartet  10 

Hello,  My  Soldier  Boy  Clark  and  Burr  10 

A2314  Sweet  Emalina,  My  Gal  Henry  Burr  10 

There's  Something  About  You,  Makes  Me  Love 

You   Sam  Ash  10 

A2312  When  Your  Boy  Comes  Back  to  You, 

Charles  Harrison  and  Broadway  Quartet  10 
Sons  of  Liberty, 

Andrea  Sarto  and  Columbia  Stellar  Quartet  10 

A2330  Some  Sunday  Morning  Jones  and  O'Connell  10 

Whose  Little  Heart  Are  You  Breaking  Now? 

Campbell  and  Burr  10 

A2338  Blue  Jay  and  the  Thrush, 

Lewis,  Wilson  and  Fagan  10 

Down  at  the  Water-Fall  Lewis  and  Fagan  10 

A2308  The  Rosary   -  Henry  Burr  10 

Silver  Threads  Among  the  Gold. ..  .Henry  Burr  10 

A2322  The  Vacant  Chair  James  Harrod  10 

Bell  Brandon   James  Harrod  10 

A2323  Jesus,  Lover  of  My  Soul  Henry  Burr  10 

Face  to  Face   Henry  Burr  10 

DANCE  RECORDS 
A5985  Where  Do  We  Go  From  Here?— One-step.  In- 
troducing "Good-Bye  Broadway,  Hello  France," 
"If  I  Had  a  Son  For  Each  Star  in  Old  Glory," 
"You  Don't  Have  to  Be  Irish".  .Prince's  Band  12 
Help!  Helpl  I'm  Sinking — Fox-trot.  Introducing 
"There's  a  Million  Reasons  Why,"  "Knocking 
at  the  Knitting  Klub,"  "Give  Me  the  Right  to 
Love  You,"  "Isn't  She  the  Busy  Little  Bee," 

Prince's  Band  12 
A5982  "Old  Timers"  Waltz.     Introducing  "The  Bow- 
ery," "The  Sidewalks  of  New  York,"  "Sweet 
Rosie   O'Grady,"   "Daisy   Bell,"  "Comrades," 
"Little  Annie   Rooney,     "The   Band  Played 

On"  Prince's  Orchestra  12 

Smiles,  Then  Kisses — Waltz.  .Prince's  Orchestra  12 
A5983  New  Orleans  Jazz — One-step    Introducing  "My 

Dixieland"  Prince's  Band  12 

Yah  De  Dah— Fox-trot  Prince's  Band  12 

A2317  Pack  Up  Your  Troubles  in  Your  Old  Kit  Bag— 
One-step.    Introducing  "Soldiers  in  the  Park," 

Prince's  Band  10 
What  Kind  of  an  American  Are  You? — One-step. 
Introducing  "Honor  Thy  Father  and  Mother," 

Prince's  Band  10 

A2319  Merry  Widow  Waltz  Prince's  Orchestra  10 

Every    Little    Movement — Waltz.  Introducing 
"Love  Dance"  from  "Madam  Sherry," 

Prince's  Orchestra  10 
SYMPHONY  SERIES 
A5981  Ave    Maria    (Mascagni) — In    English.  Violin 

Obligate  by  Frank  Gittelson  Lucy  Gates  12 

Sing,  Smile.  Slumber  Lucy  Gates  12 

A5984  Raymond  Overture — Part  1, 

New  York  Philharmonic  Orchestra  12 
Raymond  Overture — Part  2, 

New  York  Philharmonic  Orchestra  12 
A2337  Menuett  (Beethoven)— Violin  Solo, 

Francis  MacMillen  10 
Souvenir  (Drdla) — Violin  Solo, 

Francis  MacMillen  10 

A5980  Forgotten   Vernon  Stiles  12 

Daddy   Vernon  Stiles  12 

A5979  Selection  from  "Oh,  Bovl"  Introducing  "Flubby- 
Dub,"  "Rolled  into  One,"  "An  Old-Fashioned 
Wife,"  "A  Pal  Like  You,"  "When  It's  Nesting 
Time  in  Flatbush,"  "  'Till  the  Clouds  Roll  By,n 

Prince's  Orchestra  12 
Selections  from  "His  Little  Widows."  Intro- 
ducing "I  Want  'Em  All,"  "In  Cabaret  Land," 
"A  Wife  for  Every  Day  in  the  Week,"  "My 
Love's  a  Secret,"  "That  Creepy,  Weepy  Feel- 

_  i"K"  ■  Prince's  Orchestra  12 

A2311  Leha  Pastllo  Waltzes  Louise  and  Ferera  10 

Hawaiian  Dreams   Louise  and  Ferera  10 

A2320  Kiss  Me  Again — Saxophone  Solo. Fred  H.  Brown  10 
Love,  Here  Is  My  Heart — Saxophone  Solo, 

Fred  H.  Brown  10 

A2316  Hong  Kong — One-step   Guido  Deiro  10 

My  Little  China  Doll — Fox-trot  Guido  Deiro  10 

A2325  How  Can  I  Leave  Thee? 

Columbia  Stellar  Quartet  10 
Stars  of  the  Summer  Night, 

Columbia  Stellar  Quartet  10 
A2309— Three   Drops  of   Brandy    (Old   Irish  Reel)— 

Irish  Bagpipe   Patrick  Fitzpatrick  10 

Donneybrook  Fair  (Old   Irish  Jig)— Irish  Bag- 
Pipe   Patrick  Fitzpatrick  10 

VICTOR  TALKING  MACHINE  CO. 

POPULAR  SONGS 
18340  The  Ragtime  Volunteers  Are  Off  to  War, 

Van  and  Schenck  10 

Southern  Gals  Van  and  Schenck  10 

18343  They  Go  Wild,  Simply  Wild,  Over  Me, 

Marion  Harris  10 

Some  Sweet  Day   Marion  Harris  10 

18347  Isle  of  Iloha  Wright  and  Dietrich  10 

Pua  Mohala   Wright  and  Dietrich  10 

18352  How  Can  I  Forget  Alan  Turner  10 

Just  As  Your  Mother  Was  Henry  Burr  10 

18353  I'm  All  Bound  'Round  with  the  Mason-Dixon 

Line   Irving  Kaufman  10 

Sailin'  Away  on  the  Henry  Clay, 

American  Quartet  10 

18354  The  Ghost  of  the  Saxophone.  .Collins  and  Harlan  10 
Mammy  Blossom's  Possum  Party. 

Collins  and  Harlan  10 

18355  Wake  Up,  Virginia  Shannon  Four  10 

The  Sweetest  Little  Girl  in  Tennessee, 

Sterling  Trio  10 

18342  That's  the  Kind  of  a  Baby  for  Me, 

Eddie  Cantor  10 

The  Modern  Maiden's  Prayer  Eddie  Cantor  10 

18357  M-i-s-s-i-s-s-i-p-p-i  Frances  White  10 

Six  Times  Six  Is  Thirty-Six  Frances  White  10 

DANCE  RECORDS 
18345  For  Your  Country  and  My  Country — Medley  one- 
step   Conway's  Band  10 

Sweetie  Mine — Medlev  one-step.  .  .Conway's  Band  10 
35648  For  You  a  Rose — Medley  fox-trot, 

Joseph  C.  Smith's  Orchestra  12 
Mondaine  Waltz  (Valse  Berceuse), 

Joseph  C.  Smith's  Orchestra  12 


35649  Good-Bye  Broadway,  Hello  France! — Medley  one- 

step   Conway's  Band 

Rolli  ng  in  His  Little  Rolling  Chair — Medley  one- 
step   Conway's  Band 

35650  Huckleberry  Finn — Medley  fox-trot, 

Conway's  Band 
She  s  Dixie  All  the  Time — Medley  fox-trot, 

  Conway's  Band 

MISCELLANEOUS  INSTRUMENTAL  RECORDS 

18208  To  a  Wild  Rose  Venetian  Trio 

The  Rosary   Venetian  Trio 

18312  The  Whirlwind    (Tourbillon)  (Krantz), 

Arthur  Brooke 

Romance  No.  1   Arthur  Foreman 

18328  Italian  Airs — Medley   Street  Piano 

Operatic  Airs — Medley   Street  Piano 

18329  Ballet  Egyptien,  Part  1  (Allegretto), 

Victor  Concert  Orchestra 
Ballet  Egyptien,  Part  2  (Andante  Sostenuto), 

Victor  Concert  Orchestra 
18344  Aloha  Oe.    With  Conway's  Band, 

H.  Benne  Henton 
When  You  and  I  Were  Young,  Maggie.  With 

Conway's  Band   H.  Benne  Henton 

18356  Old  Zip  Coon  Victor  Band 

Lady  of  the  Lake  Victor  Band 

35637  Fifth  Symphony — Finale:  Allegro  (Part  1), 

Victor  Concert  Orchestra 
Fifth  Symphony — Finale:  Allegro  (Part  2) 

Victor  Concert  Orchestra 
35642  Whispering  Flowers  ...Victor  Concert  Orchestra 

The  Dying  Poet  Victor  Concert  Orchestra 

35644  Reconciliation  Polka  (from  "Les  Millions  d'Arle- 

quin")   Victor  Concert  Orchestra 

Spanish   Dance   in   G   Minor    (Op.    12,   No.  2) 

(Moszkowski)   Victor  Concert  Orchestra 

VOCAL  RECORDS 

45130  Laddie   Boy   Nora  Bayes 

Over  There  Nora  Bayes 

45126  Good  Night,  Little  Girl,  Good  Night, 

Lambert  Murphy 
The  Blush  Rose   Lambert  Murphy 

45132  Doan  Ye  Cry,  Ma  Honey, 

Olive  Kline  with  Orpheus  Quartet 
Flow  Gently,  Sweet  Afton  Olive  Kline 

45133  Prince  Igor — Coro  di  donne  (In  Italian), 

Metropolitan  Opera  Chorus 
Prince  Igor — Coro  e  danza, 

Metropolitan  Opera  Chorus 

18341  Closer  to  Jesus, 

Homer  Rodeheaver  and  George  Brewster 

Drifting.Homer  Rodeheaver  and  George  Brewster 
18346  Says  I  to  Myself,  Says  I  Marguerite  Farrell 

Wonderful  Girl,  Good  Night.  . Marguerite  Farrell 
35641  A  Trip  to  Paradise  Golden  and  Heins 

The  Death  of  Towser  Golden  and  Heins 

35651  Gems  from  "Ziegfeld  Follies,  1917," 

Victor  Light  Opera  Co. 
Gems  from  "Oh  Boy". .  .Victor  Light  Opera  Co. 

35652  Pollyanna  Arrives   Sally  Hamlin 

Pollyanna  and  the  Boy  Sally  Hamlin 

RED  SEAL  RECORDS 
Frances  Alda,  Soprano 
(With  Orpheus  Quartet) 

64687  Deep  River  .William  Arms  Fisher 

Emilia  De  Gogorza,  Baritone 
64690  That's  Why  My  Heart  Is  Calling  You, 

Harry  D.  Kerr-Otto  Motzan 
Giuseppe  De  Luca,  Baritone — In  Italian 
74528  La  Traviata — Di  Provenza  il  mar  (Thy  Home  in 

Fair  Provence)   Verdi 

Geraldine  Farrar,  Soprano — In  French 
87256  Tu  me  dirais, 

Rosemonde  Gerard-Cecile  Chaminade 
Amei.ita  Galli-Curci,  Soprano 

74536  The  Last  Rose  of  Summer  Moore 

Mabel  Garrison,  Soprano 
(With  Orpheus  Quartet) 

64697  Little  Alabama  Coon  Hattie  Starr 

Alma  Gluck,  Soprano — In  Hebrew 
Efrem  Zimbalist,  Violinist 

87276  Chanson  Hebraique.*  Maurice  Ravel 

Louise  Homer,  Contralto 

87277  The  Star  Spangled  Banner  Key-Arnold 

John  McCormack,  Tenor 
64699  Any  Place  Is  Heaven  if  You  Are  Near  Me, 

Lockton-I.ohr 
Icnace  Jan  Paderewski.  Pianist 

64706  Etude  in  G  Flat  Major  (Op.  25,  No.  9), 

Chopi:i 

Maud  Powell,  Violinist 
(Pianoforte  by  George  Falkenstein) 
64705  Little  Firefly  (Wah-wah-Taysee), 

Charles  W.  Ca-lnian 
Clarence  Whitehill,  Baritone 

64707  'Tis  But  a  Little  Faded  Flower, 

Mrs.  Ellen  C.  Howarth-J.  R.  Thomas 
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50441 

50442 

80347 
80348 
80351 

80352 
80353 
80354 

82075 


83069 


83072 


83071 


80334 


80350 


Canary  Cottage — One-step  (Carroll).  For  danc- 
ing  'Frisco  "Jass"  Band 

Daly's  Reel — One-step  (Daly).    For  dancing, 

Van  Eps'  Banjo  Orchestra 

Oh  Johnny,  Oh  Johnny,  Oh — One-step  (Olman). 
For  dancing   Jaudas'  Society  Orchestra 

That  Creepy,  Weepy  Feeling — One-step — His  Lit- 
tle Widows  (Schroeder).    For  dancing, 

Jaudas'  Society  Orchestra 

My  Yokohama  Girl — The  Passing  Show  of  1917 
(Tierney) — Baritone.-. ..  .Arthur  Fields  and  Chorus 

Oh  Johnny,  Oh  Johnny,  Oh  (Olman)- — Male 
voices   Premier  Quartet 

In  Dreamy  Spain  (Rizzi) — Soprano. Elizabeth  Spencer 

In  Dusty  Caravan  (Gilbert-Lee) — Tenor, 

Walter  Van  Brunt 

Tommy  Lad!  (Margetson) — Tenor.  .  .Vernon  Dalhart 

When  the  Boys  Come  Home  (Speaks) — Baritone, 

Frederick  Wheeler 

Vacant  Chair  (Root)— Mixed  voices, 

Metropolitan  Quartet 

Where  Is  My  Wandering  Boy  To-night?  (Lowry) 
— Tenor  and  mixed  voices, 

Walter  Van  Brunt  and  Metropolitan  Quartet 

Glow-worm  (Lincke)  Imperial  Marimba  Band 

Walk  in  the  Forest  (Alessios), 

Alessios-De  Filippis  Mandolin  Orchestra 

Faust  Waltz  (Gounod)  Peerless  Orchestra 

Marsovia  Waltzes  (Blanke-Belcher) , 

American  Symphony  Orchestra 

That  Creepy,  Weepy  Feeling — His  Little  Widows 

(Schroeder)   Gladys  Rice,  Marion  Cox, 

George  Wilton  Ballard  and  Harvey  Hindermeyer 

There's  Egypt  in  Your  Dreamy  Eyes  (Spencer) — 
Tenor  Vernon  Dalhart 

John  Anderson,  My  Jo  (Old  Scotch  Air) — Con- 
tralto  -  Christine  Miller 

We'd  Better  Bide  a  Wee  (Claribel) — Contralto, 

Christine  Miller 

Explanatory  Talk  for  Batti,  batti,  o  bel  Masetto 
(Chide  me,  chide  me,  dear  Masetto) — Don 
Giovanni  (Mozart). 

Batti,  batti,  o  bel  Masetto  (Chide  me,  chide  me, 
dear  Masetto) — Don  Giovanni  (Mozart).  So- 
prano, in  Italian   Marie  Sundelius 

Explanatory  Talk  for  Che  faro  senza  Euridice 
(I  Have  Lost  My  Eurydice) — Orfeo  (Gluck). 

Che  faro  senza  Euridice  (I  Have  Lost  My 
Eurydice) — Orfeo  (Gluck).  Mezzo-soprano,  in 
Italian   Margarete  Matzenauer 

Explanatory  Talk  for  0  Mimi,  tu  piu  (O  Mimi, 
Thou  False  One) — La  Boheme  (Puccini). 

O  Mimi,  tu  piu  (0  Mimi,  Thou  False  One) — La 
Boheme  (Puccini) — Tenor  and  baritone,  in 
Italian  Guido  Ciccolini  and  Arthur  Middleton 

Carnival  of  Venice — Part  I  (Benedict) — Soprano, 
Italian   Alice  Verlet 

Carnival  of  Venice — Part  II  (Benedict) — So- 
prano, in  Italian   Alice  Verlet 

La  Brabanconne  (Belgian  National  Anthem) 
(Campenout) — Soprano,  in  French ....  Alice  Verlet 

Marseillaise  (French  National  Anthem)  (De 
Lisle) — Baritone  ....Thomas  Chalmers  and  Chorus 

America  (My  Country,  'Tis  of  Thee) — Baritone. 

Arthur  Middleton  and  Chorus 

Star  Spangled  Banner  (Arnold) — Soprano, 

Anna  Case  and  Chorus 

Can't  Yo'  Heah  Me  Callin',  Caroline?  (Roma)  — 
Tenor   Vernon  Dalhart 

Indiana  (Hanley) — First  soprano,  second  soprano 
and  alto   Homestead  Trio 

All  Through  the  Night  (Old  Welsh  Air)— So- 
prano  Betsy  Lane  Shepherd 

Loch  Lomond  (Old  Scotch  Song) — Contralto, 

Marie  Morrisey 


63010 


63012 


10  76005 
10 


10  60060 


EDISON  DIAMOND  DISC  RE-CREATIONS 

50275  Fourth  of  July  Patrol, 

New  York  Military  Band  with  Chorus 
Yankee  Doodle  Metropolitan  Mixed  Chorus  59013 

50289  Dixie   (Emmett)  New  York  Military  Band 

Dixie  (Emmett)  Metropolitan  Mixed  Chorus 

50290  American  War  Songs — No.  1. American  Brass  Quartet 
American  War  Songs — No.  2. American  Brass  Quartet 

50399  Cavalry  Charge — Descriptive  (Liiders), 

New  York  Military  Band  26003 
Flying  Squadron — Descriptive  (Kappey), 

New  York  Military  Band 

50406  Aloha  Sunset  Land  (Kawelo), 

Waikiki  Hawaiian  Orchestra 
My  Sweet   Sweeting  Waltz   (Peters) — Hawaiian 

guitars   Helen  Louise  and  Frank  Ferera  26004 

50410  American  Eagle  March  (Boehme). 

New  York  Military  Band 
New  Colonial  March  (Hall). New  York  Military  Band 

50407  For  Me  and  My  Gal  (Meyer).  Tenor, 

Billy  Murray  and  Chorus 
Nesting  Time — Oh,  Boy!   (Kern) — Serio-Comic,  25002 
Rachael  Grant  and  Billy  Murray 
50416  Kiss  Waltz — Her  Soldier  Boy   (Romberg) — For 

dancing-  Jaudas'  Society  Orchestra 

Oh  Boy! — Fox-trot  (Kern) — For  dancing,  40094 
Taudas'  Society  Orchestra 
50422  Battle  of  the  Marne — Descriptive  (Luxton), 

New  York  Military  Band 
Heart  of  America — March  (Pryorl,  520?4 
New  York  Military  Band 
50424  Hawaiian  Butterfly  Medley — Fox-trot,  for  danc- 
ing  Jaudas'  Societv  Orchestra  27003 

Allah's     Holiday     (from     "Katinka")— Fox-trot 
(Friml).    For  dancing.  .  .Jaudas'  Societv  Orchestra 

50426  Simplicity — Intermezzo  (Lee)  Sodero's  Band 

Whistler  and  His  Dog  (Pryor),  59012 
New  York  Military  Band 
50433  America,  Here's  Mv  Boy  CT  ange) — Tenor, 

George  Wilton  Ballard  and  Chorus  S9014 
Where  Do  We  Go  from  Here?  (Wenrich) — Bari- 
tone  Arthur  Fields 

50439  Evrvbodv    Loves   a    "Jass"    Band    (Flatow) — 

Baritone   Arthur  Fields 

I'm  a  Poor  Married  Man  (Lange)  Billy  Murray 


PATHE  PHONOGRAPH  CO. 

Fedora  (Giordano)  "Amor  ti  vieta"  (My  Love 
Forbids)  in  Italian. ..  .Lucien  Muratore,  Tenor 

II  Pescatori  Canta!  (Tosti)  (The  Song  of  the 
Fisherman)  in  Italian. Lucien  Muratore,  Tenor 

L'Africaine  (Meyerbeer)  "O  Paradis"  (Oh,  Para- 
dise) in  French  Lucien  Muratore,  Tenor 

Le    temps    des    cerises    (Renard),  Melody,  in 

French   Lucien  Muratore,  Tenor 

NEW  OPERATIC  RECORDS 

La  Traviata  (Verdi)  "Ah,  fors  e'  lui"  (The  One 
of  Whom  I  Dreamt),  in  Italian, 

Grace  Hoffman 

Rigoletto  (Verdi)  "Caro  Nome"  (Dearest  Name), 
Italian  Grace  Hoffman 

La  Tuive  (Halevy)  "Recha  als  Gott  dich  einst" 
(When  First  Thy  Heavenly  Grace),  in  German, 

Leo  Slezak 

Les  Huguenots  (Meyerbeer)  "Ihr  Wangenpaar" 
(Fairer  Than  the  Lilies),  in  German, 

Leo  Slezak 

Andrea  Chenier  (Giordano)  "Un  di  m'era  di 
gioia"  (A  Joyful  Epoch),  in  Italian,_ 

Taurino  Parvis 

Hamlet  (Thomas)  "Come  il  romito  fior"  (Pale 

as  a  Flower)  in  Italian  Taurino  Parvis 

II  Trovatore  (Verdi)  "D'amor  still'  ali  rosee" 
(Love,  Fly  on  Rosy  Pinions),  in  Italian, 

Celestina  Boninsegna 
Cavalleria  Rusticana  (Mascagni)  "Voi  lo  sapete" 
(Well,  You  Know),  in  Italian, 

Celestina  Boninsegna 
La  Marseillaise  (De  L'Isle).  in  French, 

Lapeyrette,  Lasalle,  Albers,  Trio 
L'Arlesienne  (Bizet)  "Marche  des  Rois"  (March 
of  the  Kings),  in  French, 

-  Devries,  Nansen,  Danges,  Belhomme.  Ouartet 
NEW  POPULAR  OPERATIC  RECORDS 
Die    Fledermaus    (Strauss)    "Mein    Herr  Mar- 
quis" (Dearest  Count),  in  German, 

Gertrude  Runge,  Soprano 
Die   Fledermaus    (Strauss)    "Spiel   ich   die  Un- 
schuld"  (When  I  Play  Innocence),  in  German, 
Gertrude  Runge,  Soprano 
Le   Pre-aux-CIercs    (Herold)    "Les  rendez-vous" 
(The  Lovers  Meeting),  in  French, 

Mile.  Marignan  and  M.  Belhomme 
Mignon   (Thomas)   "Duo  des  hirondelles"  (Oh! 
Light-winged  Swallows),  in  French, 

Mile.  DePrindal  and  M.  Belhomme 
O  Love  That  Will  Not  Let  Me  Go  (Herbert). 

Tenor,  organ  accomp  George  Brewster 

A    Rainbow    on   the    Cloud    (Gabriel).  Tenor. 

organ  accomp  George  Brewster 

Joffre  March   (Savino)   "Dedicated  to  Marshal 

Joffre"  American    Regimental  Band 

Army  Bugle  Calls  and  The  Star  Spangled  Ban- 
ner  American  Regimental  Band 

Cradle  Song  (Napravnik).    Piano  accomp.,  violin 

obbligato   Grace  Hoffman,  Soprano 

Spring  (Henschel')  Grace  Hoffman,  Soprano 

Tommy  Lad!  (Margetson); 

David  Bispham,  Baritone 
Marching  Through  Georgia  (Work). Male  chorus 

and  band  accomp  David  Bispham.  Baritone 

Ah !    Moon    of  My    Delight,   from   "A  Persian 

Garden"  (Lehman)   Paul  Althouse,  Tenor 

Oh.  Lovely  Night  (Ronald) .  Paul  Althouse.  Tenor 
Friihlingsrauschen  (Rustle  of  Spring)  (Sinding). 

Piano  solo   Rudolph  Ganz 

Polonaise  Militaire,  in  A  Major  (Chopinl.  Piano 

solo   ....Rudolph  Ganz 

(Continued  on  page  130) 
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RECORD  BULLETINS  FOR  OCTOBER 

(Continued  from  page  129) 

POPULAR  HITS  OF  THE  MONTH 

20206  I  May  Be  Gone  for  a  Long,  Long  Time, 

Louis  Winsch,  Baritone  L 
When  I  See  You,  I  See  Red,  White  and  Blue, 

Louis  Winsch,.  Baritone  L 
20205  Somewhere  in  Ireland  (Ball). 

Tustice  Lewis,  Baritone  1 
The  World  Began  When  I  Met  You, 

Gordon  MacHughes,  Baritone  ll 

20207  Buzzin'  Along  (Marshall), 

Ada  Jones  and  Joe  Remington  II 
I  Sent  My  Wife  Away  for  a  Rest  (Von  Tilzer), 

Billv  Golding,  Baritone  II 

20208  There's    a    Dear    Little    Ofd-Fashioned  Girlie 

(Frost)   Campbell  and  Burr  II 

After  the  Years  (Krams)  Sam  Ash,  Tenor  II 

20210  Mammy's   Lit'l    Choc'late   Cullud    Chile  (Blake- 

Sissle)   Noble  Sissle,  Tenor  II 

You're  Mamma's  Baby  (Wendling), 

Opal  Cooper,  Tenor  1( 
NEW  PA THE  "DE  LUXE"  DANCE  RECORDS 

40099  Valse  Inspiration  (Lenzberg), 

Pathe  Dance  Orchestra 
Mammy  Blossom's  Possum  Party  (Morse) — Med- 
ley, one-step  or  two-step, 

American  Republic  Band 

40100  Have  You  Seen  the  Ducks?    From  "Hitchy  Koo" 

(Goetz) — Medley,  fox-trot,  _ 

American  Republic  Band 
For  the  Freedom  of  the  World  (Zamecnik) — One- 
step  or  two-step  American  Republic  Band 

20203  Nightingale  Waltz  (Czibulka). 

American  Republic  Band 
Yah-de-dah  (Kaufman) — Fox-trot, 

Pathe  Dance  Orchestra 

20211  Ching  Chong  (Wendling) — One-step  or  two-step. 

American  Reoublic  Band 
Ain't  You  Coming  Back  to  Dixieland?  (Whiting) 

Medlev,  fox-trot  Pathe  Dance  Orchestra 

40083  American  Patriotic  Medley,  No.  1, 

Louise  and  Ferera  Hawaiian  Troupe 
American  Patriotic  Medlev,  No.  2, 

Louise  and  Ferera  Hawaiian  Troupe 

20204  Hawaii  I'm  Lonesome  for  You  (Gumble).  Louise 

and  Ferera  Waikiki  Orchestra  accomp.. 

Justice  Lewis,  Baritone 
My  Sweet  Hawaiian  Rose  (Ruddy).  Louise 
and  Ferera  Waikiki  Orchestra  accomp.. 

Justice  Lewis,  Baritone 

20212  Hawaii  and  You  (Reiser).     Louise  and  Ferera 

Hawaiian  Troupe  accomp.. 

William  Wheeler,  Tenor 
The  Glow- Worm  (Lincke). 

Louise  and  Ferera  Waikiki  Orchestra 
NEW  INSTRUMENTAL  NOVELTIES 
40097  My  Normandy  (Folk  Song).    Clarinet  and  piano, 
Havdn  Draper  and  Lillian  Bryant 
Ye   Banks   and   Braes    (Old   Scottish  Melody). 
Clarinet  and  piano, 

Haydn  Draper  and  Lillian  Brvant 
40090  Liebesleid    (Love's   Sorrow)    (Kreisler).  Violin 

solo   Jan  Rudenyi 

Angel's  Serenade  (Braga).    Violin  solo, 

Jan  Rudenyi 
40078  Kiss  of  Spring  (Rolfe).    Whistling  solo, 
Parla  Valse  (Arditi).    Whistling  solo, 

Joe  Belmont 
NEW  BAND  AND  ORCHESTRA  RECORDS 

20183  On  the  Alps  (Anon)  Pathe  Military  Band 

The  Maiden's  Prayer  (Badarczevska) , 

Pathe  Military  Band 
20192  Juanita  (Cairanne) — Spanish  Waltz, 

Pathe  Dance  Orchestra 
Espana   (Waldteufel)   Spanish  Waltz, 

Pathe  Dance  Orchestra 
RELISTING  OF  TWO  VERY  POPULAR  AND  TIMELY 

INSTRUMENTAL  RECORDS 
70026  American  Parade  (Fremaux) — March, 

Pathe  Military  Band 
Le  Cimbre  (Signard) — March, 

Pathe  Military  Band 
40075  Triumphal  March  (Anon)  ...  Pathe  Military  Band 
Back  to  the  Camp  (Blankenburg) — March, 

Pathe  Military  Band 
20202  Casey  Courting  His  Girl  (Comic  Monologue), 

Russell  Hunting,  Elocutionist 
Casey    Selling   Patent  Medicine    (Comic  Mono- 
logue)  Russell  Hunting,  Elocutionist 

SPECIAL    RELISTING    OF    THREE  RECORDS 
BROAD  INTEREST 

40095  Hello!    My    Dearie,    from    "Ziegfeld    Follies  of 
1917"  (Stamper)   ...Willie  Weston,  Baritone 

Chu-Chin  Chow,  from  "Ziegfeld  Follies  of  1917" 
(Stamper)   Louis  Winsch,  Baritone 

40096  Hello!    My    Dearie,   from    "Ziegfeld    Follies  of 

1917"  (Stamper) — Medley  one-step  or  two- 
step   Pathe  Dance  Orchestra 

Tust  You   and  Me,   from  "Ziegfeld   Follies  of 
1917"  (Stamper) — Fox-trot, 

Pathe  Dance  Orchestra 
20187  America,  Here's  My  Boy!  (Lange), 

David  Irwin,  Tenor 
•  The   Man   Behind   the   Hammer  and   the  Plow 
(Von  Tilzer)  Lewis  Piotti,  Tenor 
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EDISON  BLUE  AMBEROL  RECORDS 

CONCERT  LIST 
28272  Danny  Deever  (Walter  Damrosch).    Bass,  orch. 

accomp  Arthur  Middleton 

REGULAR  LIST 
GREAT  BIG  HITS  FROM  BROADWAY 
3297  Ain't  You  Coming  Back  to  Dixieland?  (Richard 
A.     Whiting).      Soprano     and    tenor,  orch. 

accomp  Gladys  Rice  and  Vernon  Dalhart 

3290  All  the  World  Will  Be  Jealous  of  Me  (E.  R. 

Ball).    Tenor,  orch.  accomp  Irving  Kaufman 

3284  Dear  Old-Fashioned  Songs  My  Mother  Sang  to 

Me  (Harry  Von  Tilzer).    Tenor,  orch.  accomp., 

George  McFadden 

3293  Everybody  Loves  a  Big  Brass  Band  (May  Hill). 

Baritone,  orch.  accomp  Edward  Meeker 

3295  Nesting  Time — Oh   Boy!    (Jerome   Kern).  So- 
prano and  tenor,  orch.  accomp., 

Rachael  Grant  and  Billy  Murray 
3275  Over   There   (George   M.    Cohan).     Tenor  and 

chorus,  orch  accomp   Billy  Murray 

3300  You    Said    Something — Have   a   Heart  (Jerome 
Kern).    Soprano  and  tenor,  orch.  accomp., 

Rachael  Grant  and  Billy  Murray 
3299  You  May  Hold  a  Million  Girlies  in  Your  Arms, 
(But  There's  Only  Room  for  One  Down  in 
Your  Heart)   (Fred  Fischer).    Baritone,  orch. 

accomp  Arthur  Fields 

SONGS  AND  BALLADS 

3285  Akahi  Hoi.    Tenor  and  chorus,  accomp.  by  Ha- 

waiian guitars   Ford  Hawaiians 

3289  Gentle  Annie  (S.  C.  Foster).    Male  voices,  orch. 

accomp  Apollo  Ouartet  of  Boston 

3281  Girl  You  Can't  Forget  (W.  R.  Williams).  Tenor, 

orch.  accomp  Manuel  Romain 

3294  I  Called  You  My  Sweetheart  (James  V.  Monaco). 

Tenor,  with  orch.  accomp.  .  .George  Wilton  Ballard 
3288  Underneath  the  Stars  (Herbert  Spencer).  Tenor, 

orch.  accomp  Walter  Van  Brunt 


3287 

3279 
3280 
3278 
3274 
3282 
3276 

3292 
3296 

3298 
3291 
3286 

3277 

3283 


When  the  Bonnie,  Bonnie  Heather  is  Blooming 
(I'll   Return,   Annie   Laurie,  to   You)    (J.  G. 

Ellis).    Scotch  song,  orch  accomp  Glen  Ellison 

INSTRUMENTAL 
Fashion-Plate  March  (W.  P.  English). 

New  York  Military  Band 
Hungarian     Lustspiel     Overture      (Keler-Bela) . 


M 


Xylophone,  orch.  accomp.  .  .George  Hamilton  Green 
oily  Dear  Waltz  (Arthur  De  Blone), 

Jaudas'  Society  Orchestra 


Myona — Hawaiian    Waltz    (Morgan    and  Fried- 
land)   Waikiki  Hawaiian  Orchestra 

Voci  di  Primavera — Valse  (Johann  Strauss.), 

Armand  Vecsey  and  His  Hungarian  Orchestra 
Valse    "Erica''    (Rudy    Wiedoeft).  Saxophone, 

orch  accomp.   Rudy  Wiedoeft 

FOR  THOSE  WHO  DANCE 
Buzzin'    the    Bee — One-step,    xylophone,  orch. 

accomp  Lou  Chiha  "Frisco" 

For  the  Freedom  of  the  World — One-step  (J.  S.  ' 
Zamecnik).     For  dancing, 

Jaudas'  Society  Orchestra 
Havanola     (Have     Another)     Fox-Trot  (Hugo 

Frey).    For  dancing.  Jaudas'  Band 

Hello,   My  Dearie — One-step    (Ziegfeld's  Follies 

of  1917).    For  dancing.  .  Jaudas'  Society  Orchestra 
Night  Time  in  Little  Italy — Fox-trot, 

Frisco  "Tazz"  Band 
TWO  FAVORITE  HYMNS 
Blest   Be    the    Tie   That    Binds    (Hans  George 
Naegell).    Mixed  voices,  orch.  accomp., 

Metropolitan  Quartet 
Gethsemane    (B.    D.    Ackley).      Baritone,  orch. 
accomp  Robert  E.  Clark 

IMPERIAL  TALKING  MACHINE  CO. 

POPULAR  "HITS"  OF  THE  DAY 
5484A  On  the  Beach  at  Waikiki  (Stover-Kailimai) , 

Irving  Kaufman 
The  More  I  See  of  Hawaii  the  Better  I  Like 

New  York  (Kalmar-Gottler)  Harrv  Dunning 

5485A  Send  Me  Away  With  a  Smile  (Weslvn-Pianta- 

dosi)  Manuel  Romain 

Laddie  Boy  (Gus  Edwards)  Henry  Burr 

5486A  Joan  of  Arc  (Bryan  &  Weston-Wells) ...  Henry  Burr 

Bring  Me  a  Rose  (Shisler)  Sam  Ash 

5487A  Sometime  You'll  Remember  (Head) .  .  Kathyrn  Irving 
That's  the  Kind  of  Baby  for  Me  (Ziegfeld  Fol- 
lies, 1917)  (Harriman-Egan)  Sam  Ash 

COM.IC  SELECTIONS 
548SA  At  the  Button-Hole  Makers'  Ball  (Gerber-John- 

son-Glogau)  Geo.  L.  Thompson 

Says  I  to  Myself,  Says  I  (E.  Morna-H.  Von 

Tilzer)  Ada  Jones 

5489A  Where  Do  We  Go  From  Here   ( Johnson-Wen- 

rich)  Geo.  L.  Thompson 

Constantinople  (H.  Von  Tilzer)  Ada  Tones 

VOCAL  SELECTIONS 
5490A  Le    Chant    Du    Depart    (Song    of  Departure) 

(Chenier-Mehul)  Soliman  Desire 

La    Brabanconne     (Belgium    National  Hymn) 

(Rogier-Campenhout)  Soliman  Desire 

3114A  Simon  Boccanegra — II    Lacerato    Spirito  (The 

Wounded  Soul)  (Verdi)  Enzo  Bozano 

La   Juive    (L'Ebrea) — Se    Oppressi    Ognor  (If 
Hatred   Follows  Laws   Severe)  (Halevery), 

Enzo  Bozano 

.    DANCE  SELECTIONS 
5491 A  It's  a  Pipp'n — Fox-trot  (Motzan)  .  Imperial  Orchestra 
Eve   Wasn't   Modest   'Till    She   Ate  the  Apple 

(A.  Von  Tilzer)  One-step  Imperial  Orchestra 

5492A  When  the  Sun  •Goes  Down  in  Dixie — Fox-trot 

(A.  Von  Tilzer)  Imperial  Band 

It's  Time_  for  Every  Boy  to  Be  a  Soldier — One- 

stey  (Tierney)  :..  Imperial  Band 

HAWAIIAN  SELECTIONS 
5493A  Maui  Waltz  (Ukulele  accomp.), 

Louise,  Ferera,  Greenus  Trio 

tlawaiian  Hotel  March  Louise  &  Ferera 

NEAPOLITAN  SELECTIONS 
5494A  'O  Surdato  'Nnammurato  (The  Soldier  in  Love) 

(Califano-Cannio)  Dominick  Pacifico 

Amor    Di    Pastorello    (The    Shepherd's  Love) 

(Bovio-Nutile)  Dominick  Pacifico 

PATRIOTIC  SELECTIONS 
5495A  America  (My  Country  'Tis  of  Thee)...  Alan  Turner 
Columbia,  the  Gem  of  the  Ocean  (Shaw), 

Alan  Turner 
INSTRUMENTAL  SELECTIONS 
1065A  Chimes  of  Normandy  (Selections)   (Planquette) . 

Imperial  Band 

Intermezzo  from  "Naila"  (Delibes) ...  Imperial  Band 
1066A  Midsummer    Night's    Dream — Wedding  March 

(Mendelssohn)  ..Imperial  Band 

Woodland  Whispers  (Characteristic  Morceau), 

Imperial  Band 
1067A  'Till   the   Clouds  Roll   by    (From    "Oh,  Boy") 

(Kern)  Imperial  Band 

Spooky  Spooks  Medley  (Intro.:  Honolulu  Hicki 
Boola  Boo)  (Claypoole-Von  Tilzer)  .  .Imperial  Band 

EMERSON  PHONOGRAPH  CO. 

SIX  STAR  SELECTIONS  - 

7220  Over  There  (George  M.  Cohan).    Patriotic  solo, 

orch.  accomp  Harry  Evans 

The  Yankee  Doodle  Boy  (George  M.  Cohan). 
Patriotic  solo,  orch.  accomp  Harry  Evans 

7224  Indiana   (James  F.  Hanley).     March  and  one- 

step.    Introducing  "I'm  Gone  Before  I  Go," 

Emerson  Military  Band 
Them  Doggon'd  Trifln*  Blues  (Will  E.  Skidmore). 
Fox-trot   Emerson  Dance  Orchestra 

7226  I'm  a  Twelve  O'Clock  Fellow  (In  a  Nine  O'Clock 

Town)    (Von   Tilzer-Whiting-Kalmar).  Char- 
acter song,  orch.  accomp  Bvron  G.  Harlan 

When  a  "Buddy"  Meets  a  "Buddy"  (Comin' 
Thru'  the  South)  (McCarron-Smith) .  South- 
ern character  song,  orch.  accomo.  ..  .Arthur  Collins 

7227  My    Sweet    Egyptian    Rose  (Friedland-Woolf). 

Baritone  solo,  orch.  accomp  Harry  Evans 

Please  Don't  Lean  on  the  Bell  ^Vincent-Harris). 
Comic  song,  baritone  solo,  orch.  accomp., 

George  L.  Thompson 

7225  Rolling  in  His  Little  Rolling  Chair  (Halsey  K. 

Mohr).     March  and  one-step, 

Emerson  Military  Band 
Zamp-A-Zamp  Rag  (Ernest  F.  Wagner).  One- 
step   Emerson  Military  Band 

7219 'Keep  the  Home  Fires  Burning  (Till  the  Boys 
Come  Home)    (Novello-Ford) .     Patriotic  solo, 

orch.  accomp  Tack  Warner 

We'll  Never  Let  Our  Old  Flag  Fall  (MacNutt- 
Kelly)..    Baritone  solo,  orch.  accomp.  .Harry  Evans 
PATRIOTIC  SELECTIONS 
7223  American  Festival  March  (Hugo.  Riesenfeld), 

Emerson  Military  Band 
Here    They    Come    (Arthur    Bergh).  Military 

march  and  one-step   Emerson  Military  Band 

7222  If  I  Had  a  Son  for  Each  Star  in  Old  Glory 
(Uncle  Sam  I'd  Give  Them  All  to  You)  (Jo- 
seph A.  Burke).    Military  march  and  one-step, 

Emerson  Military  Band 
Get  a  Jazz   Band   to   Jazz  the   Yankee  Doodle 
Tune    (Chris.   Smith).     Character  song,  orch. 
accomp  :  Arthur  Collins 

7221  Boston  Commandery  March  (T.  M.  Carter), 

Emerson  Military  Band 


Star  Spangled  Banner  (Francis  Scott  Key), 

Emerson  Military  Band 
IRISH  REELS  AND  JIGS 
7236  Irish  Reels.    Medley  played  on  bagpipe, 

,  Patrick  Fitzpatrick 

Irish  Jigs.     Medley  played  on  bagpipe, 
_  Patrick  Fitzpatrick 

POPULAR  SONG  HITS  OF  THE  MONTH 

7228  I'm  a  Bringin'  Up  the  Family  (Burton  Green). 

Character  song,  accomp.  by  Burton  Green  at 

the  piano   Irene  Franklin 

King  of  the  Bungaloos  (Green-Straight).  Humor- 
ous character  song,  piano  accomp  Gene  Greene 

OTHER   VOCAL  SELECTIONS 

7234  The  Shipwreck.    Descriptive  Peerless  Quartet 

Funiculi,  Funicula  (A  Merry  Heart)  (L.  Denza). 

Neapolitan  folk  song  Century  Male  Quartet 

7229  Destination    (Obstinacy)     (H.    de    Fontenaille) . 

Tenor  solo  in  French,  orch.  accomp., 

Charles  Morati 
Di  Quella  Pira  (Tremble,  Ye  Tyrants)  (Giuseppe 
Verdi).    From  Act  III  "II  Trovatore."  Tenor 
solo,  in  Italian,  orch.  accomp  Frank  Woods 

7230  My    Laddie— Scotch    Love    Song  (Thayer-Trou- 

betzkoy).     Soprano  solo,  orch.  accomp., 

Laura  Combs 

O!  Thou  Sublime  Sweet  Evening  Star  (O!  Du 
Mein  Holder  Abenstern)  (Richard  Wagner). 
From  Act  III,  Scene  II,  "Tannhauser."  Bari- 
tone solo,  in  German,  orch.  accomp.  .  Royal  Dadmun 

INSTRUMENTAL  AND  NOVELTY  SOLOS 

7235  Liszt   Rhapsndie,   Part   1    (Franz  Liszt).  Piano 

solo   Arthur  Friedheim 

Liszt  Rhapsodie,  Part  2  (Franz  Liszt).  Piano 
solo  Arthur  Friedheim 

7232  The  Birds  and  the  Brook  (R.  M.  Stults).  Whist- 

ling solo,  orch.  accomp  Joseph  Belmont 

The  Blue  Bells  of  Scotland.  Cornet  solo,  ac- 
comp. by  Emerson  Military  Band ...  Jules  Levy,  Jr. 

7231  Mixology    Virginia  reel.    Accordeon  solo ....  Flavilla 
Selections  from  "The  Fortune  Teller."  Accor- 
deon solo   Flavilla 

HUMOROUS  SELECTIONS" 

7233  A  Coon's  Dream  of  Heaven.    Humorous  dialogue, 

accomp.  by  banjo  and  traps  Golden  and  Heines 

Jimmie  Trigger.  Humorous  dialogue,  accomp.  by 
cornet,  piccolo  and  drum  Golden  and  Heines 

LVRAPHONE  CO.  OF  AMERICA 

STANDARD  VOCALS 

6119  Ave  Maria  (Gounod), 

Amy  Castles,  Soprano,  the.  Australian  Nightingale 
Goodbye  (Tosti)  Amy  Castles,  Soprano 

6120  Danny  Deever  (Kipling-Damrosch) ...  .Graham  Marr, 

Great  American  Operatic  Baritone  and  Male  Quartet 
When  the  Boys  Come  Home  (Speaks), 

Graham  Marr,  Baritone 
LITTLE  MASTERPIECES  FOR  ORCHESTRA 

8117  (a)  Scarf  Dance,  (b)  Pierette  (Chaminade), 

Lyric  Orchestra 
Entr-acte  et  Valse  from  Bailer  "Coppelia"  (Deli- 
bes)  Lyric  Orchestra 

8118  (a)    The   Flatterer,    (b)    Air   de  Ballet  (Chami- 

nade)  Lyric  Orchestra 

(a)  Kiss  Me  Again,  (b)  Yesterthoughts  (Her- 
bert)  Lyric  Orchestra 

5109  Over  There  (Cohan), 

Arthur  Fields,  Baritone,  and  Peerless  Quartet 
Good-Bye  Broadway,  Hello  France  (Baskette), 

Peerless  Quartet 

5112  Joan  of  Arc  (Wells)  Henry  Burr,  Tenor 

From  Me  to  Mandy  Lee  (Lange).    Tenor  duet, 

Albert  Campbell  and  Henry  Burr 

5114  Will    You    Remember    (Romberg)    from  "May- 

time," 

Eileen  Redmond,  Soprano;  James  Devlin,  Tenor 
Keep  the  Home  Fires  Burning  (Novello), 

Stanley  Cochran  and  Male  Quartet 
POPULAR  HITS 

5113  Pack  Up  Your  Troubles  in  Your  Old  Kit  Bag 

and  Smile,  Smile,  Smile  (Powell), 

Stanley  Cochran,  Baritone,  and  Male  Quartet 
Send  Me  Away  with  a  Smile  (Weslyn  &  Pianta- 

dosi)...  Stanley  Cochran  and  Male  Quartet 

5111  Mother,  Dixie  and  You  (Johnson  &  Santly), 

Sterling  Trio 
Sweet  Emalina  My  Gal  (Creamer  &  Layton), 

Peerless  Quartet 

5110  I  Don't  Know  Where  I'm  Going  But  I'm  on  My 

Way  (Fairman)  .  . '.  Peerless  Quartet 

Where  Do  We  Go  From  Here  (Johnson  &  Wen- 
rich)  Arthur  Fields  and  Peerless  Quartet 

5115  Don't  Slam  the  Door  (von  Tilzer), 

James  Sullivan,  Tenor;  Ada  Jones,  Soprano 
When    It's   Circus   Day   Back   Home  (Glogau). 
Imitations  by  Gilbert  Gerard, 

James  Sullivan,  Tenor 

5116  O'Brien  Is  Looking  for  You  (Kershaw,  Speidel 

and  Bayha)  James  Sullivan,  Tenor 

There's  Nothing  Too  Good  for  the  Irish  (Glo- 
gau)  James  Sullivan,  Tenor 

5117  Down  in  Borneo  Isle  (Creamer  &  Layton), 

Byron  G.  Harlan,  Tenor;  Arthur  Collins,  Baritone 
Night  Time  in  Little  Italy  (McCarthy  &  Fischer), 
Byron  G.  Harlan,  Tenor;  Arthur  Collins,  Baritone 

5118  That's  the  Kind  of  a  Baby  for  Me  (Egan), 

Samuel  Ash,  Tenor 

Bring  Me  a  Rose  (Shisler)  Samuel  Ash,  Tenor 

UP  TO  THE  MINUTE  DANCE  NUMBERS 

4133  Over   There    (Cohan).     Introducing  "You're  a 

Grand   Old   Flag"   and   "The   Yankee  Doodle 

Boy" — One-step  Lyric  Dance  Orchestra 

Captain  Betty — Waltz  (Baxter), 

Lyric  Dance  Orchestra 

4134  Good-Bye  Broadway,  Hello  France!  (Baskette). 

Introducing  "Where  Do  We 'Go  From  Here?" 

(Wenrich) — One-step  Lyric  Dance  Orchestra 

Waters  of  Venice — Waltz  (von  Tilzer), 

Lyric  Dance  Orchestra 

4135  You    Said    Something    from    "Have    a  Heart" 

(Kern).     Introducing  "Till   the   Clouds  Roll 

By" — One-step  Lyric  Dance  Orchestra 

It's  a  Pipp'n — Fox-trot  (Motzan) 

Lyric  Dance  Orchestra 


COLUMBIA  ADVERTISING  OF  "TONE" 

The  Columbia  Graphophone  Co.  used  recently 
in  the  Saturday  Evening  Post  an  attractive 
and  interesting  full-page  advertisement  entitled 
"Tone";  this  page  being  the  third  in  the  series 
of  the  Columbia  "Tone"  advertisement.  The 
text  of  the  page  is  forceful  and  effective,  calling 
attention  to  the  tone-chamber  of  the  Columbia 
Grafonola  and  comparing  its  acoustic  properties, 
dimensions  and  curves  to  those  of  the  famous 
Stradivari  violins. 


What  we  need  right  now  in  this  country  is 
less  moping  and  more  hoping. 


THE   TALKING   MACHINE  W 


Some  of  the  Leading  Jobbers 
of  Talking  Machines  in  America 


1856 


1916 


VICTOR 

DISTRIBUTORS 

VICTORS  EXCLUSIVELY 

We  make  a  specialty  of  getting  the  order 
out  on  time — every  time. 

The  Rudolph  Wurlitzer  Co. 

CINCINNATI  AND  CHICAGO 

Two  faints  of  supply ;  order  from  the  nearer 


GATELY-HAIRE  CO.,  Inc. 

If  ifs  Victor,  we  have  it 
We  have  it  if  it's  Victor 
ALBANY,  N.  Y. 


This  Refers 
To  You 
Mr.  Jobber 


Every  talking  ma- 
chine jobber  in 
this  country  should 
be  represented  in 
this  department,  no 
matter  what  line  he 
handles  or  where 
he  is  located.  The 
cost  is  slight  and 
the  advantage  is 
great.  Be  sure  to 
have  your  card  in 
this  department  of 
The  Talking  Ma- 
chine World  each 
month.  It  will  pay 
you  a  big  profit  on 
the  investment. 


Where  Dealers  May  Secure 

COLUMBIA 


Product 


Ready,  Full  Stocks,  and  Prompt  Deliveries 
from  Convenient  Shipping  Center* 
all  over  the  United  States. 


Distributors 


Atlanta,  Ga.,  Columbia  Graphophone  Co.,  03  N. 
-    Pryor  St. 

Baltimore,  Md.,  Columbia  Grapbopbone  Co.,  Ill 

West  German  St. 
Boston,  Columbia  Grapbopbone  Co.,  137  Federal 

St. 

Buffalo,  N.  Y.,  Columbia  Grapbopbone  Co.,  02} 
Main  St. 

Chicago,  111..  Columbia  Grapbopbone  Co.,  14  N. 

Michigan  Are. 
Cincinnati.  (»..  Columbia  Grapbopbone  Co.,  117- 

119  W.  Fourth  Are. 
Cleveland.  O.,  Columbia  Grapbopbone  Co.,  1375 

Euclid  Ave. 

Dallas,  Tex.,  Columbia  Graphophone  Co.,  1011 
Elm  St. 

Denver,  Colo.,  Columbia  Storea  Co.,  505-507  Six- 
teenth St. 

Detroit,  Mich.,  Columbia  Graphophone  Co.,  401 

Woodward  Ave. 
Indianapolis,  Ind.,  Columbia  Graphophone  Co., 

44  N.  Pennsylvania  St. 
Kansas  City,  Mo.,  Columbia  Grapbopbone  Co., 

1112  Grand  Ave. 
I.os  Angeles,  Cal.,  Columbia  Graphophone  Co., 

745  S.  Broadway. 
Louisville,  Ky„  Columbia  Graphophone  Co.,  403 

S.  Fourth  Ave. 
Minneapolis,  Minn.,  Columbia  Graphophone  Co., 

412-414  Nicollet  Ave. 
New  Haven,  Conn.,  Columbia  Grapbopbone  Co., 

25  Church  St. 
New  Orleans,  La.,  Columbia  Graphophone  Co., 

517-525  Canal  St. 
New  York  City,  Columbia  Grapbopbone  Co.,  83 

Chambers  St. 
Omaha,  Neb.,  Schmoller  tc  Mueller  Piano  Co. 
Philadelphia,   Pa.,    Pennsylvania    Talking  Ma- 
chine Co..  210  N.  Broad  St. 
Pittsburgh,    Columbia    Graphophone    Co.,  101 

Sixth  St. 

Portland,  Me.,  Columbia  Graphophone  Co.,  43 

Exchange  St. 
Portland,  Ore.,  Columbia  Graphophone  Co..  429- 

431  Washington  St. 
Rochester,  N.  Y„  The  Grafonola  Co.,  23  Clinton 

Ave.,  South. 

Bait    Lake   City,   Utah,   Columbia   Storea  Co., 

Dooly  Block. 
San  Francisco,  Cal.,  Columbia  Graphophone  Co., 

334  Sutter  St. 
Seattle,  Wash.,  Columbia  Graphophone  Co.,  1311 

First  Ave.' 

Spokane,    Wash.,    Columbia    Stores    Co.,  818 

Sprague  Ave. 
Springfield,  Mass.,  Columbia  Graphophone  Co., 

2S9  Main  St 
St.  Louis,  Mo.,  Columbia  Graphophone  Co.,  1008 

Olive  St 

Tampa,  Fla.,  Tampa  Hardware  Co. 


rights 


DEALERS  WANTED— Exclusive  selling 
given  where  we  are  not  actively  represented. 

Write  for  particulars  to  the  Colombia  Graphophone 
Co.,  Wholesale  Department.  Wotlwarth  BuUding, 
New  York. 

Headquarters  for  Canada: 
Columbia  Grapbophons  Ce.,  MS-S-7  Soraurea  Ave. 
Toronto,  Ont. 


SERVICE  FIRST 


EXCLUSIVE  VICTOR  JOBBERS 
WHOLESALE  ONLY 

Standard  Talking  Machine  Co. 

PITTSBURGH,  PA. 


Victor  Exclusively 

EASTERN  TALKING  MACHINE  CO. 

177  Tremont  Street,  Boston 

VICTOR  DISTRIBUTORS 


Sherman.  ^lay&  Go. 

San  Francisco.  Lot  Angeles,  Portland.  Seattle,  Spokane 
PACIFIC  COAST  DISTRIBUTORS  OF 

VICTOR  PRODUCTS 


W.J.  DYER  &  BRO. 

Saint  Paul,  Minn. 

VICTOR  <&,  EDISON 

Distributors 

Quick  Service  for  all  points  in  the  North- 
west   Machines,  Records,  Supplies. 


The  PERRY  B.  WHITSIT  CO. 

Distributors  of 

Victrolas  and  Victor  Records 

COLUMBUS,  OHIO 


Southern  Victor  Dealers 

Largest  Stock  VICTROLAS  and  RECORDS. 
Prompt  Shipment  and  Low  freight  Rales. 

WALTER  D.  MOSES  &  CO. 

Oldest  Music  House  in  Virginia  or  North  Carolina. 
RICHMOND,  VA. 


OLIVER 
DITSON 
COMPANY 

BOSTON 


Urc«tl  VIC  TO  R  Talkiux 
Ma  chin  a  Diatrib-jtoM  £ut  of 
Chicago.  iin 

Creator*  of  "The  Futatt  Yictar 
Serrk*.**  Let  a*  tell  70a  srers 
abort  «ar  mtvkc 

M^mJurKjman*mBEM*ta**mja*  m  jib  i  ttiaaMbmiui/x3  'l 

,  ■  !    ,-.  ■ — r— — r7-^=^=s=sj 


2&NEW  EDI 


Phonograph 


New  York  Globe 


JOBBERS  OF  THE  NEW  EDISON,  EDISON  RE-CREATIONS, 
THE  NEW  EDISON  DIAMOND  AMBEROLA  AND  BLUE  AMBEROL  RECORDS 


CALIFORNIA 
Los  Angeles — Diamond  Disc  distribut- 
ing Co. 

San     Francisco— Edison     Pho  ographs, 

Ltd. 

COLORADO  'I- 
Denver — Denver  Dry  Goods  ^  o. 

CONNECTICUT 
New    Haven — Pardee-Ellenbe!  er  Co., 


ipli  Co. 

Amb&'ola  only.) 


LOUISIANA 
New  Orleans — Diamond  Music  Co.,  lac. 

MASSACHUSETTS 
Boston — Pardee-EIlenberger  Co. 

MICHIGAN 
Detroit — Phonograph  Co.,  of  Detroit 

MINNESOTA 
Minneapolis — Laurence  H.  Lucker. 
St.  Paul— W.  J.  Dyer  &  Bro.  (Amberola 
only.) 

MISSOURI 
Kansas  City — The  Phonograph  Co.  of 

Kansas  City. 
St.  Louis — Silverstone  Music  Co. .  .'J&r?;. 

Montana        .  '"v:  :" 

Helena — Montana  Phonograph  Co. -.' 
NEBRASKA 

•    ,  NEW  YORK  ■  ■■''V 

Albany — American  Phonograph  Co. 


New  York — The  Phonograph  Corp.  of 

Manhattan. 
Syracuse — Frank  E.  Bolway  &  Son,  Inc. 

W.   D.   Andrews  Co.  (Amberola 

only.) 

Buffalo— W.  D.  &  C.  N.  Andrews  Co. 

(Amberola  only.) 

OHIO 

Cincinnati — The  Phonograph  Co. 
Cleveland — The  Phonograph  Co. 

OREGON 
Portland — Edison  Phonographs,  Ltd. 

PENNSYLVANIA 
Philadelphia — Girard  Phonograph  Co. 
Pittsburgh — Buehn  Phonograph  Co. 
Williamsport — W.  A.  Myers. 

RHODE  ISLAND 
Providence — J.  A.  Foster  Co.  (Amberola 
only.) 

TEXAS 

Dallas  —  Texas-Oklahoma  Phonograph 
Co. 


El  Paso— El  Paso  Phonograph  Co.,  Inc. 
UTAH 

Ogden — Protidfit  Sporting  Goods  Co. 

VIRGINIA 
Richmond — C.  B.  Haynes  &  Co. 

WISCONSOIN 
Milwaukee — The    Phonograph    Co.  of 

Milwaukee. 

CANADA 

Montreal — R,  S.  Williams  &  Sons  Co., 

Ltd. 

St  John— W.  H.  Thorne  &  Co.,  Ltd. 
Toronto — R.  S.  Williams  &  Sons  Co., 

Ltd. 

Vancouver — Kent  Piano  Co.,  Ltd. 
Winnipeg — R  S.  Williams  &  Sons  Co., 
Ltd. 

Calgary — R.  S.  Williams  &  Sons  Co., 
Ltd. 
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The  best-known  trade  mark  in  the  world 

"The  Victor  talking  machine's  design,  'His  Master's  Voice/ 
has  become  a  household  word,  and  the  quaint  little  fox  terrier  at 
attention  before  the  horn  is  familiar  to  more  Americans  than  any 
of  the  world's  great  masterpieces" — Collier's  Weekly. 


Entered  as  second-class  matter  May  2,  190S,  at  the  post  office  at  New  York,  N.  Y.,  under  the  act  of  Congress  of  March  2.  "1879. 


THE    TALKING    MACHINE  WORLD 


The  Highest  Class  Talking  Machine  in  the  World 

THE  INSTRUMENT  OF  QUALITY 


CLEAR   AS  A  BELL 


THAT  the  public  buys  "The  Highest  Class  Talking 
Machine  in  the  World"  is  shown  by  the  tremendous  increase  in  volume 
in  SONORA  sales  year  after  year.    1917  is  more  than  100  times  greater 
than  three  years  ago,  and  SONORA  dealers  have  grown  with  us. 

For  richness  and  beauty  of  tone  the  Sonora  is  unequalled  (having  won  the 
highest  score  for  tone  quality  at  the  Pan- 
ama-Pacific Exposition),  and  for  the  per- 
fection of  individual  parts  Sonora  stands 
in  a  class  alone. 

Any  one  who  is  contemplating  selling 
phonographs  should  be  sure  to  hear  the 
Sonora  and  ask  Sonora  owners  their 
opinion  of  this  famous  phonograph.  It 
pays  to  handle  the  Sonora,  because  the 
Sonora  practically  sells  itself. 


THE  "ELITE" 


1916. 


ANNOUNCEMENT  OF  PRIZE  WINNER 

The  $50  prize  offered  for  the  best  essay  on  Selling  Sonora  Phonographs 
has  been  awarded  to  J.  Wesley  Brown,  Canton,  Ohio 


$50  $55  $60  $75  $100  $110  $135  $150  $175  $200  $250  $375  $500  $100Q 

Write  today  for  full  information 

Sonora  pjonograpl)  £s>alesi  Company,  3ttc. 

GEORGE  E.  BRIGHTSON,  President 
Executive  Offices:  279  Broadway,  NEW  YORK 

BOSTON:  554  Little  Building  CHICAGO:  218  So.  Wabash  Avenue  PHILADELPHIA:  1311  Walnut  Street 


DETROIT,  Mich.:  C.  L.  Marshall,  3  Madison  Ave. 
HARTFOIO),  Conn.:  Electrical  Supply  &  Equipment  Co. 
INDIANAPOLIS,  Intl.:  The  Kiefer-Stewart  Drue  Co. 
LANCASTER,  Pa.:  Piersol  Carpet  Co. 
MILWAUKEE,  Wis.:  Yahr  &  Lange  Drug  Co. 
NEWARK,  N.  .1.:  (irifflth  Piano  Co. 
PHILADELPHIA,  Pa.:  Smith,  Kline  *  French  Co. 
DALLAS,  Tex.:  De  Loache  Phonograph  Co. 
SAINT  JOSEPH,  Mo.:  C.  D.  Smith  Drug  Co. 


SALT  LAKE  CITY,  Utah:  Strevell-Patterson  Hardware  Co. 

SAN  FRANCISCO,  Cal,:   Sonora  Phonograph  Co.,  616  Mission  St. 

SAXTONS  RIVER,  Vt..:  W.  B.  Glynn 

SELMA,  Ala.:   Southern  Sonora  Phonograph  Co. 

SYRACUSE,  N.  Y. :  C.  W.  Snow  &  Co. 

WHEELING,  W.  Va.:  H.  E.  Hillman,  Jeweler 

WICHITA.  Kans.:  Southwestern  Drug  Co. 

MINNEAPOLIS,  Minn.:  Minneapolis  Drug  Co. 

TORONTO,  Can.:  I.  Montagnes  &  Co.,  Ryrie  Bldg. 


A  few  more  choice  territories  open  lor  distributors.      Get  our  exclusive  proposition. 


Sonora  operates  and  is  licensed  under  BASIC  PATENTS  of  the  phonograph  industry 
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MAKING  IT  PLAIN  TO  THE  DEALER 

The  Associated  Talking  Machine..  Dealers  of  St. 
Louis  Issue  Details  of  Agreements  and  Rec- 
ommendations Which  Will  Clarify  Business 

St.  Louis,  Mo.,  October  6. — The  Associated  Talk- 
ing Machine  Dealers,  which  is  a  part  of  the 
Associated  Retailers  of  St.  Louis,  have  been 
engaged  of  late  in  clearing  up  the  wording  of 
their  trade  rules  and  recommendations.  The 
necessity  for  this  came  when  a  number  of 
strange  looking  deals  were  investigated  and  the 
dealer  pretended  great  surprise  that  he  was 
charged  with  violation.  The  dealer  would 
gravely  produce  his  set  of  recommendations  and 
plead  that  he  read  them  this  way  or  that.  The 
desire  of  the  leaders  is  to  compose  a  wording 
that  can  be  read  but  one  way.  They  think  they 
have  it  now.  The  following  is  the  last  communi- 
cation from  the  secretary  to  the  members: 
AGREEMENTS  AND  RECOMMENDATIONS  OF  THE 
ASSOCIATED  TALKING  MACHINE  DEALERS 
AS  REVISED  SEPTEMBER  4,  1917 

1;  Allowances  to  be  made  on  cylinder  talking  machines  of 
any  type  or  make,  also  all  horn  machines,  music  boxes  and 
reginaphones  with  records  as  follows:  Not  to  exceed  10 
per  cent,  of  the  price  of  the  machine  purchased. 

2.  It  is  agreed  that  no  organs,  pianos,  piano  players  or 
player-pianos  be  accepted  as  part  payment  on  talking  ma- 
chines, phonographs  or  records, 

3.  Allowances  on  talking  machines  listed  in  latest  catalogs 
not  to  exceed  50  per  cent,  of  the  list  price  to  apply  on  pur- 
chase of  new  machine. 

4.  No  agreement  shall  be  made  with  purchaser  so  as  to 
evade  the  allowance  so  that  purchaser  will  realize  more  for 
article  traded  than  amounts  here  stipulated. 

5.  This  agreement  in  no  wise  to  affect  the  article  adopted 
February  8,  1916,  as  follows:  "That  whenever  a  smaller 
machine  is  traded  in  on  the  purchase  of  a  larger  one  full 
value  shall  be  allowed  if  exchange  is  made  within  six 
months  of  original  purchase,  etc." 

September  13,  1917. 

Talking  Machine  Dealers: 

For  your  convenience  we  have  prepared  the  following 
summary  of  agreements  entered  into  by  talking  machine 
dealers  during  the  past  two  years.  The  agreements  are 
placed  in  this  form  so  that  they  may  be  more  readily  re- 
ferred to  by  yourselves  and  your  employes.  Very  truly 
yours, 

The  Associated  Retailers  ok  St.  Louis. 

ADOPTED  NOVEMISER  6,  1914 

6.  That  on  and  after  August  5,  1914,  no  talking  machines, 
records  ami  accessories  be  sold  on  deferred  payments  ex- 
cept on  contract  hearing  interest  at  6  per  cent,  per  annum 
from  date  of  sale.     All  interest  to  be  collected  monthly. 

.  7.  (a)  Records  sent  on  approval  arc  not  returnable  if 
kept  in  customer's  possession  longer  than  forty-eight  hours 
except  in  the  case  of  the  original  purchase  of  records  with 
machine,  when  a  maximum  of  one  week  will  be  allowed. 

(b)  At  least  25  per  cent,  of  the  number  of  records  sent 
on  approval  must  he  kept  by  the  customer. 

(c)  Records  purchased  either  at  the  store  or  from  ap- 
pi ovals  are  not  returnable  for  credit,  refund  or  exchange. 

It  is  further,  agreed  that  a  slip  reading  as  follows  be 
furnished  to  dealers  at  cost  to  be  inserted  with  each  package 
of  records  sent;  on  approval: 

Records  as  shown, on  the  accompanying  list  are  sent  on 
approval  for  the.  convenience  of  our  customers.  They  should 
be  carefully  handled  and  must  he  returned  to  the  store 
within  forty-eight  hours.  Not  more  than  75  per  cent,  of 
the  number  of  records  sent  on  approval  may  be  returned  to 
the  store. 

Associated  Talking  Machine  Dealers. 

8., It  was  agreed  that  the  following  basis  of  minimum 
initial  and  monthly  payments  be  adopted: 


Machines 

Minim  ii  m  1st 

Minimum  Mini 

Valued  at 

Payment 

Payment 

$500.00 

$50.00 

$25.00 

450.00 

45.00 

25.00 

400.00 

40.00 

20.00 

3r0.00 

.  35.00 

20.00 

300.00 

30.00 

15.00 

250.00 

25.00 

io.oo 

225.00 

2  5.. 00 : 

10.00 

200.00 

15.00 

10.00 

150.00 

10.00 

8.00. 

100.00 

10.00 

6.00 

75  00 

7.50 

5.00 

60.00 

.   ,  6.00' 

5.00 

50.00 

5.00 

5.00  ■ 

40.00 

5.00; 

4.00  ' 

35.00  • 

5:00  • 

4.00 

25.00 

5.00 

3.00 

15.00 

5.00 

2.00 

ADOPTED  JULY  9,  1915 
9.  It  is  agreed  that  the  question  of  service  of  adjusting 


New  York,  October  15,  1917 


and  oiling  machines  should  be  left  to  the  discretion  of  the 

dealer. 

ADOPTED  FEBRUARY  8,  1916 
10.  It  is  agreed  that  whenever  a  smaller  machine  is 
turned  in  on  the  purchase  of  a  larger  one,  full  value  will 
be  allowed  if  the  exchange  is  made  within  six  months  after 
original  purchase.  After  six  months  they  will  be  accepted 
with  the  reduction  of  a  rental  charge  of  5  per  cent,  per 
month  with  a  maximum  of  $4.00  per  month. 


IMPRESSIVE  SONORA  ACTIVITIES 

Big  Magazine  Campaign — Dealers'  Sales  Help 
Book — Special  Publicity — New  Electric  Sign 

.  The  plans  for  the  fall  and  winter  advertising 
campaign  of  the  Sonora  Phonograph  Sales  Co., 
Inc.,  which  have  just  been  announced,  are  of  in- 
terest to  dealers  in  many  parts  of  the  country 
because  of  the  extensive  use  of  magazine,  bill 
board  and  newspaper  space  which  will  be  a 
feature  of  the  program.  Not  only  will  the  na- 
tional field  be  covered  by  the  use  of  such  maga- 
zines as  Century,  Town  and  Country,  Scribner's, 
Harper's,  Country  Life,  Vanity  Fair,  Vogue, 
Harper's  Bazar,  Delineator,  Good  Housekeep- 
ing, Literary  Digest,  Life,  Theatre,  etc.,  but  the 
local  fields  will  be  reached  by  large  poster  ad- 
vertising and  by  a  steady  hammering  away  in 
the  newspapers  with  differenj  sized  copy,  in  the 
more  important  cities  of  the  United  States.  In 
New  York  City,  Chicago  and  elsewhere,  full 
page  space  will  be  used  in  the  holiday  season  in 
handsome  rotogravure  sections. 

What  is  probably  one  of  the  finest  electric 
signs  in  the  world  has  just  been  switched  on  in 
the  heart  of  Broadway's  White  Light  district, 
and  it  will  call  Sonora  to  the  attention  of 
millions. 

A  great  deal  of  study  and  care  has  been  put 
into  the  dealers'  sales  help  book  which  is  confi- 
dential and  issued  for  the  benefit  of  Sonora 
dealers  exclusively.  This  book  has  been  en- 
thusiastically received  by  those  who  have  seen 
the  advance  proofs  and  it  will  be  ready  for 
private  distribution  shortly.  The  Sonora  win- 
dow and  store  display  material  for  the  coming 
season  will  be  unusually  handsome  and  elabo- 
rate. The  1917-1918  Sonora  catalogs  both  large 
and  small  are  beautiful  specimens  of  printing 
and  will  be  of  much  assistance  in  the  interesting 
of  the  public  and  in  making  sales. 

The  advertising  department  of  the  Sonora 
Co.  has  prepared  special  advertisements  suitable 
for  use  by  dealers  in  their  local  papers.  As 
these  have  been  so  nicely  arranged  that  all  that 
is  necessary  is  to  sign  a  name  and  address  and 
forward  to  the,  newspaper,  they  are  proving  ex- 
tremely popular  with  the  Sonora  dealers  every- 
where who  are  using  them  as  a  means  of  linking 
up  with  the  advertising  done  by  the  main  office 
of  the  Sonora  Co. 


L.  F.  DOUGLAS'  LATEST  INVENTION 

Chairman  of  Board  of  Directors  of  Victor  Talk- 
ing Machine  Co.  Gives  Public  Demonstration 
of  Projection  of  Motion  Pictures  in  Their 
Natural  Colors — Are  Highly  Commended 

Leon  F.  Douglas,  chairman  of  the  board  of 
directors  of  the  Victor  Talking  Machine  Co., 
is  achieving  considerable  fame  in  the  motion 
picture  world  through  the  West  as  a  result  of 
the  demonstrations  of  his  latest  invention,  the 
projection  of  colored  motion  pictures.  By 
means  of  the  invention  various  scenes  are  pre- 
sented on  the  screen  in  their  natural  colors  and 
he  has  succeeded  in  reproducing  in  a  new  form 
the  views  of  the  Grand  Canyon  of  the  Arizona, 
the  Yosemite  Valley  and  the  Yellowstone  Park 
in  all  of  their  natural  tones. 

One  of  the  recent  exhibitions  of  the  Douglas 
pictures  was  before  the  Union  League  Club  in 
San  Francisco,  the  proceeds  being  turned  oyer 
to  the  ambulance  fund  of  the  club,  and  the 
money  going  to  the  Red  Cross. 


Price  Twenty  Cents 


WANT  RECORDS  FOR  THE  SOLDIERS 

New  York  Sun  in  Editorial  Makes  Strong  Ap- 
peal for  These  Necessary  Supplies 

The  value  of  talking  machines  and  plentiful 
supplies  of  records  for  the  entertainment  of  the 
soldiers  in  camp  was  strongly  emphasized  re- 
cently by  the  New  York  Sun  in  the  following 
editorial  captioned:  ''Discs  For  the  Soldiers." 
The  editorial  read: 

"The  appeals  from  Spartanburg  and  other 
camps  for  phonograph  records  will  undoubtedly 
be  answered  with  that  generosity  and  speed 
that  characterize  the  American  who  wishes  to 
lighten  the  soldier's  hour.  But  what  records 
shall  be  sent? 

"  'Those  that  have  outlived  their  usefulness 
and  popularity  in  New  York'  is  the  modest  de- 
scription of  what  one  soldier  asks.  That  would 
be  giving,  to  send  records  of  which  the  owner  is 
tired,  but  it  would  not  be  sacrificing  anything. 
A  step  beyond  that  would  be  to  learn  what 
records  the  neighbors  are  weary  of  hearing. 
Canvass  the  folks  next  door.  Let  them  act 
as  a  drumhead  court  on  the  tunes  to  which  they 
have  listened,  willy  nilly,  these  many  weeks. 
If  they  doom  'Poor  Butterfly'  to  service  in  the 
cantonments,  away  with  her.  no  matter  how 
fond  you  may  be  of  the  gloomy  ballad.  Per- 
haps the  woman  in  the  apartment  across  the 
court  is  cracking  under  the  strains  of  'Too  Much 
Mustard'  or  'Just  a  Little  Bit  of  Heaven.'  Pack 
them  carefully  and  send  them  off. 

"A  third  step  would  be  to  give  to  the  soldiers 
the  three-dollar  record  you  have  been  wanting 
for  yourself.  That  would  be  sacrifice,  particu- 
larly if  you  let  it  go  without  playing  it  just  once. 
It  would  be  discipline  also  for  the  neighbors, 
who  may  have  been  waiting  for  you  to  buy  it 
and  play  it." 

A  MARITIME  TALKING  MACHINE 

Radiophone    Fog    Device    Was    Installed  Off 
Point  Judith  October  1 

The  groans  of  the  famous  whistling  buoy  off 
Point  Judith,  in  Block  Island  Sound,  just  this 
side  of  Newport,  will  not  be  the  only  noisy 
warning  to  mariners  along  that  coast  in  the 
future.  Judith  commenced  to  speak  out  her  dan- 
ger beginning  October  1,  when  there  was  in- 
stalled at  the  lighthouse  there  a  radiophone  fog 
warning  device.  The  apparatus  will  be  in  opera- 
tion during  fog,  mist,  rain  and  falling  snow. 

The  warning  consists  of  the  repeating  of  the 
words  "Point  Judith  Light"  every  five  seconds 
over  a  range  of  eight  miles.  After  every  third 
repetition  the  warning,  "You  are  getting  closer; 
keep  off,"  will  be  sent  out  with  a  limit  range  of 
two  miles.  Only  an  ordinary  radio  receiver  will 
be  required  to  receive  the  warning  signals. 

NEW  BOLWAY  REPRESENTATIVES 

Owing  to  the  remarkable  increase  of  their 
business  in  Western  New  York,  Frank  E.  Bol- 
way  &  Son,  Inc.,  Syracuse,  N.  Y.,  wholesale  dis- 
tributors of  the  Edison  line,  have  put  two  new 
representatives  on  the  road.  John  Essig,  Jr., 
formerly  with  the  American  Can  Co.,  will  cover 
part  of  the  territory  in  the  interest  of  the  disc 
phonographs,  and  H.  G.  Emmons  has  been 
equipped  with  a  Ford,  with  a  specially  con- 
structed body  to  carry  the  Diamond  Amberola, 
and  will  devote  his  time  exclusively  to  the  ex- 
ploitation of  that  line. 

WHERE  PARSIMONY  IS  NOT  ECONOMY 

Parsimony  is  not  economy — more  frequently 
than  not  it  is  waste.  It  often  forbids  wise  ex- 
penditure in  advertising,  and  lost  opportunities 
in  that  line  invariably  entail  resultant  financial 
loss. 


THE   TALKING   MACHINE  WORLD 


A  Field  For  Record  Exploitation  That  is 
Worth  Cultivating  by  Dealers  »  »  ey  Hem-y  j.  ems 


A  field  for  record  exploitation  that  is  not 
looked  after  as  carefully  as  it  might  be  by  a 
number  of  dealers,  especially  those  in  the  small 
citi.es  of  the  country,  is  that  offered  by  the 
appearance  of  the  various  musical  comedies  and 
operettas  in  the  dealer's  city  while  en  tour. 
Retailers  in  cities  like  New  York,  Chicago  and 
Boston,  where  the  majority  of  musical  shows 
have  their  first  extended  runs,  look  after  this 
business  more  or  less  carefully,  but  dealers  in 
other  cities  are  sometimes  inclined  to  sell  their 
records  of  musical  comedy  numbers  on  the  New 
York  reputation  alone  without  looking  for  the 
local  appeal. 

The  dealer  in  the  smaller  city,  where  .musical 
shows  play  anywhere  from  one  night  to  a  week, 
can  develop  considerable  interest  in  the  records 
of  the  show  by  featuring  the  records  in  his 
window  with  advance  notices  of  the  coming  of 
the  production.  In  most  cases  this  information 
is  readily  obtainable  through  the  medium  of 
the  local  newspapers,  and  if  he  wants  still  fur- 
ther leeway  in  preparing  his  campaign,  he  can 
follow  the  routes  of  the  various  productions 
through  the  medium  of  the  theatrical  weeklies, 
who  make  a  feature  of  printing  such  lists  well 
in  advance. 

The  advance  men  and  the  press  agents  of  the 
shows  are  paid  to  get  publicity  for  their  pro- 
ductions, and  the  dealer  who  takes  the  trouble 
to  inquire  will  find  that  they  are  only  too  anx- 
ious to  secure  his  co-operation  in  getting  that 
publicity,  especially  if  the  service  is  free. 
Through  this  medium,  and  through  the  local  the- 
atre manager,  it  is  possible  for  the  dealer  to  se- 
cure posters  and  particularly  photographs  of  va- 
rious scenes  of  the  play  that  call  direct  atten- 
tion to  the  suitability  of  the  records.  These 
posters  and  photographs  serve  to  make  a  very 


attractive  window  display.  If  the  window,  as 
it  should  be,  is>  given  over  several  days  or  a 
week  exclusively  to  the  records  of  the  musical 
comedy  playing,  or  about  to  play,  the  city,  the 
dealer  will  find  that  his  record  sales  are  going  to 
jump. 

The  time  when  musical  comedy  records  are 
sold  is  generally  immediately  after  the  pur- 
chaser has  seen  the  show  and  while  its  music  is 
still  fresh  in  his  mind.  Therefore,  anything  that 
will  call  his  attention  to  the  records  while  he 
still  has  pleasant  memories  of  the  play  means 
sales  made.  It  will  be  found  that  the  customer 
who  would  not  bother  with  a  record  on  the 
basis  of  the  New  York  reputation  of  the  mu- 
sical piece,  or  on  a  demonstration,  will  take  an 
altogether  different  viewpoint  after  he  has  seen 
the  show  in  his  own  town.  The  music  sounds 
different  over  the  footlights,  and  when  he  plays 
it  afterward  he  still  has  in  his  mind  a  mental 
picture  of  just  how  the  singer  appeared  on  the 
stage  when  the  particular  selection  was  ren- 
dered. 

By  getting  advance  information  about  the  mu- 
sical productions  that  are  to  visit  his  city,  the 
dealer  will  have  an  opportunity  of  preparing 
special  circulars  to  send  out  to  his  customers, 
on  which  can  be  printed  the  titles  and  infor- 
mation regarding  the  records  of  various  selec- 
tions featured  in  the  show,  and  if  he  has  the 
facilities  he  can  arrange  a  series  of  informal  re- 
citals in  his  store  at  which  the  music  of  the 
production  is  featured  exclusively. 

Where  one  of  the  big  circuits  maintains  a 
vaudeville  theatre  in  the  city,  the  dealer  can 
also  build'  up  record  sales  by  calling  attention 
to  records  of  the  songs  that  are  sung  by  the 
performers  appearing  at  that  theatre.  By  cul- 
tivating the  friendship  of  the  orchestra  leader 


he  can  get  information  at  first  hand  regarding 
the  songs  used  in  the  different  acts  before  the 
first  show  opens,  as  the  rehearsal  is  invariably 
held  in  advance  in  order  that  the  orchestra  and 
performers  may  go  over  the  music  together. 
Where  acts  play  a  full  week  this  rehearsal  is 
held  Monday  morning  and  where  split  weeks 
are  the  rule  rehearsals  are  held  both  Monday 
and  Thursday  mornings.  The  information  will 
give  the  dealer  a  chance  to  place  in  his  windows 
records  of,  or  literature  regarding,  the  featured 
numbers. 


PRESENT  VICTROLA  TO  SOLDIERS 

Employes  of  Retail  Victor  Department  of 
Schmelzer  Arms  Co.  Raise  Fund  for  the  In- 
strument and  Supply  of  Records 


Kansas  City,  Mo.,  October  5. — L.  Earl  Elsham, 
manager  of  the  retail  Victor  department  of  the 
Schmelzer  Arms  Co.,  this  city,  reported  that 
through  the  combined  efforts  of  Mrs.  J.  P.  Wil- 
cox, mother  of  one  of  the  salesladies  in  the  de- 
partment, and  other  members  of  the  Schmelzer 
Arms  Co.  staff,  a  fund  was  raised  to  purchase  a 
Victrola  and  a  nice  library  of  records  for  pres- 
entation to  the  Third  Missouri  Infantry  en- 
camped at  Camp  Nichols  near  here. 


ADVICE  WORTH  HEEDING 

Simple  language  makes  the  best  advertising 
copy  because  it  is  easily  understood  by  every- 
body, says  Fame.  Words  that  are  apt  to  send 
many  readers  to  the  dictionary  for  their  mean- 
ings should  be  avoided.  The  days  of  "puzzle" 
advertising  are  gone  by  long  ago,  let  us  hope 
forever. 


Announcing  Our  New  Style 

VICTROLA  TRUNKS 

With  Record  Compartment 

This  latest  addition  to  the  popular  Corley  Line  of  Victrola  Trunks  is  the  acme  of 
convenience — safety — and  ingenuity.  Made  from  durable  hard  fibre,  reinforced 
metal  corners,  strong  brass  lock  and  snap  catches.  Will  stand  the  roughest 
handling.  Strong,  shaped  handle  makes  carrying  as  easy  as  a  suit  case.  Every- 
body wants  one!    Dealers,  be  ready  for  the  demand  ! 

If  You  Haven't  Stocked  Up 
You're  Missing  Good  Business 

Helps  you  sell  more  Victrolas — owners  of  cabinet  machines  want  a  port- 
able Victrola  and  one  of  these  handy  cases  for  traveling.  Simply  show 
them — they  sell  themselves  ! 


Trunk  used  as  stand  for  Victrola. 
No   other   cabinet   needed  with 
same. 


>rd  tray  in 
lock. 


0 


TWO  STYLES-TWO  SIZES 

Style  4 — Without  record  tray 
Style  6—     "  «  ,« 

Style  4-T — With  record  tray —  ' 
Style  6-T— 

Prompt  shipment  of  all  orders  guaranteed 
and  specify  with  or  without  Record  Tray. 


for  Victrola  IV— $5.50 
VI—  6.50 
IV—  6.75 
VI—  7.75 


Be  sure  to  order  by  number 
Mail  your  orders  to-day — Or  write  for  descriptive  circular 


Trunk  closed 
appearance 


The  rmi&U  rornfranil 


jiHii 


Nate  pleasing 
construction. 


ORIGINATORS  OF  FIBRE  VICTROLA  TRUNKS 

213  East  Broad  Street  Richmond, 


Va. 


Trunk  open  and  record  compart- 
ment removed.    Note  how  com- 
pactly Victrola  packs. 
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Victrola  IV  A,  $17.50 

Oak 


"HIS  MASTER'S  VOICE" 


Victrola  VIII  A,  $45 

Oak 


REG.  US.  PAT.  OFF. 


Victrola  XVI,  $200 

Victrola  XVI,  electric.  $250 

Mahogany  or  oak 


"  Will  there  be  a 
Victrola  in  your  home 
this  Christmas  ?" 

The  big  question  that  gives  impetus  to 
your  holiday  business. 

An  all-important  question  for  thousands 
of  people  all  over  the  country — and  for  you. 

.  Back  of  it  is  the  force  of  Victor  advertis- 
ing, creating  the  greatest  Victor  holiday 
business  ever  known. 


Victrola  X,  $75 

Mahogany  or  oak 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.  S.  A. 

Berliner  Gramophone  Co..  Montreal.  Canadian  Wholesalers 

Important  Notice.    Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special 
processes  of  manufacture,  and  their  use,  one  with  the  other,  is  absolutely  essential  to  a  perfect  Victor  reproduction. 

'Victrola"  is  the  Registered  Trade-mark  of  the  Victor  Talking  Machine  Company  designating  the  products  of  this  Company  only 

Warning  :  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


Albany,  N.  Y  Gately-Haire  Co.,  Inc. 

Atlanta,   Ga  Elyea-Austell  Co. 

Phillips  &  Crew  Co. 

Austin,  Tex  The  Talking  Machine  Co.,  of 

Texas. 

Baltimore,    Md  Cohen  &  Hughes. 

E.  F.  Droop  &  Sons  Co. 

H.  R.  Eisenbrandt  Sons,  Inc. 

Bangor,  Me  Andrews  Music  House  Co. 

Birmingham,  Ala... .  Talking  Machine  Co. 
Boston,   Mass  Oliver  Ditson  Co. 

The  Eastern  Talking  Machine 
Co. 

The  M.  Steinert  &  Sons  Co. 
Brooklyn,  N.  Y  American  Talking  Mch.  Co. 

G.  T.  Williams. 
Buffalo,  N.  Y  W.  D.  &  C  N.  Andrews. 

Neal,  Clark  &  Neal  Co. 

Burlington,  Vt  American  Phonograph  Co. 

Butte,  Mont  Orton  Bros. 

Chicago,   111  Lyon  &  Healy. 

Chicago  Talking  Machine  Co. 

The  Rudolph  Wurlitzer  Co. 

Cincinnati,  O  The  Rudolph  Wurlitzer  Co. 

Cleveland,  O  The  W.  H.  Buescher  &  Sons  Co. 

The  Collister  &  Sayle  Co. 

The  Eclipse  Musical  Co. 

Columbus,  O  The  Perry  B.  Whitsit  Co. 

Dallas,   Tex  Sanger  Bros. 

Denver,  Colo  The  Hext  Music  Co. 

The  Knight-Campbell  Music  Co. 


 Victor  Wholesalers  

Des  Moines,  la  Mickel  Bros.  Co. 

Detroit,  Mich  Grinnell  Bros. 

Elmlra,  N.  Y  Elmira  Arms  Co. 

El  Paso,  Tex  W.  G.  Walz  Co. 

Honolulu,  T.  U  Bergstrom  Music  Co.,  Ltd. 

Houston,  Tex  Thos.  Goggan  &  Bro. 

Indianapolis,  Ind.. .  Stewart  Talking  Machine  Co. 
Jacksonville,  Fla... .  Florida  Talking  Machine  Co. 
Kansas  City,  Mo....  J.  W.  Jenkins  Sons  Music  Co. 

Schmelzer  Arms  Co. 

Lincoln,  Nebr  Ross  P.  Curtice  Co. 

Little  Rock,  Ark...O.  K.  Houck  Piano  Co. 
Los  Angeles,  Cal. . .  Sherman,  Clay  &  Co. 

Memphis,  Tenn  O.  K.  Houck  Piano  Co. 

Milwaukee,  Wig  Badger  Talking  Machine  Co. 

Minneapolis,  Minn.  Beckwith,  O'Neill  Co. 

Mobile,  Ala  Wm.  H.  Reynalds. 

Montreal,  Can  Berliner  Gramophone  Co.,  Ltd. 

Nashville,  Tenn  O.  K.  Houck  Piano  Co. 

Newark,  N.  J  Price  Talking  Machine  Co. 

New  Haven,  Conn...  Henry  Horton. 

New  Orleans,  La..  . .  Philip  Werlein,  Ltd. 

New  York,  N.  1     . .  Blackman  Talking  Mach.  Co. 

Emanuel  Blout. 

C.  Bruno  &  Son,  Inc. 

I.  Davega,  Jr.,  Inc. 

S.  B.  Davega  Co. 

Charles  H.  Ditson  &  Co. 

Landay  Bros.,  Inc. 

New  York  Talking  Mach.  Co. 

Ormes,  Inc. 

Silas  E.  Pearsall  Co. 


Omaha.    Nebr  A.  Hospe  Co. 

Nebraska  Cycle  Co. 

Peoria,  111  Putnam- Page  Co.,  Inc. 

Philadelphia,  Pa  Louis  Buehn  Co.,  Inc. 

C.  J.  Heppe. 

Penn  Phonograph  Co.,  Inc. 

The  Talking  Machine  Co. 

H.  A.  Weymann  &  Son,  Inc. 
Pittsburgh,   Pa  W.  F.  Frederick  Piano  Co. 

C.  C.  Mellor  Co.,  Ltd. 

Standard  Talking  Machin*  Co. 

Portland,  Me  Cressey  &  Allen,  Inc. 

Portland,  Ore  Sherman,  Clay  &  Co. 

Providence,  K.  I....  J.  Samuels  &  Bro.,  Inc. 
Richmond,  Va  The  Corley  Co.,  Inc. 

W.  D.  Moses  &  Co. 
Rochester,  N.  Y  E.  J.  Chapman. 

The  Talking  Machine  Co. 
Salt  Lake  City,  D.. .  Consolidated  Music  Co. 

The  John  Elliott  Clark  Co. 
San  Antonio,  Tex.. .  Thos.  Goggan  &  Bros. 
San  Francisco,  Cal..  Sherman,  Clay  &  Co. 

Seattle,  Wash  Sherman,  Clay  &  Co. 

Sioux  Falls,  S.  D...  Talking  Machine  Exchange. 

Spokane,  Wash  Sherman,  Clay  &  Co. 

St.  Louis,  Mo  Koerber-Brenner  Music  Co. 

St.  Paul,  Minn  W.  J.  Dyer  &  Bro. 

Syracuse,  N.  Y  W.  D.  Andrews  Co. 

Toledo,  O  The  Whitney  &  Currier. 

Washington,  D.  C...  Cohen  &  Hughes. 

E.  F.  Droop  &  Sons  Co. 

Robt  C.  Rogers  Co. 
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THE  ONLY  BEST  METHOD— "NATIONAL"  RECORD  ALBUMS 


for  filing  and  keeping  disc  records.  These  Albums  have  proven  through  long  usage  to  be  the  most  convenient  and  economic  way. 
An  Album  can  be  taken  out  of  a  cabinet  and  laid  on  a  table  under  or  near  the  light,  or  on  one's  lap,  always  ready  and  easy  to  handle. 
Record  Albums  are  the  only  practical  and  best  method. 


'  -  PI 


THE  PULLING  TEST-THE  STRENGTH  IS  THERE 


STRENGTH  AT  THE  STRESS  AND  STRAIN  POINT 


PRACTICALLY  UNBREAKABLE  FOR  REGULAR  USAGE 


Albums  are  an  Indispensable  Requisite  in  the  talking^machine  business  and  wherever  records  are  sold. 
An  accessory  that  is  necessary  and  worth  while.  Practical  and  handy.  Save  time  and  records.  A  profitable 
adjunct  to  the  business.    All  owners  of  machines  and  records  want  Albums  to  file  and  preserve  their  records. 

izes  and  styles.    We  also  make  Albums  containing  17  pockets.  With 


We  manufacture  disc  Record  Albums  containing  12  pockets  to  fit  cabinets  of  all 
the  indexes  they  are  a  complete  system  for  filing  all  disc  records. 

For  durability,  finish  and  artistic  design,  our  Albums  are  unsurpassed.  \Ve  have  unexcelled 
prices  are  the  lowest.    Write  us  giving  quantity  you  may  desire,  and  we  will  quote  prices. 


manufacturing   facilities,  and  considering  quality  our 


OUR   ALBUMS    ARE    MADE    TO    CONTAIN    VICTOR,    COLUMBIA,  EDISON,   PATHE,   AND    ALL    OTHER    DISC  RECORDS 

NATIONAL  PUBLISHING  CO.,  239  S.  American  Street,  PHILADELPHIA,  PA. 


BUSY  TIMES  IN  THE  SOUTH 


PREPAREDNESS  ON  LONG  ISLAND 


Corley  Co.  Tells  of  the  Demand  for  Their  Fibre 
Victrola  Trunks — Popular  With  Soldiers 


Richmond.  Va.,  October  4. — The  Corley  Co., 
Victor  distributor  of  this  city,  reports  that  busi- 
ness conditions  throughout  the  South  are  very 
fine.  Crops  are  good  and  dealers  report  a  big 
demand  for  Victrolas.  The  Corley  Co.,  who 
are  the  originators  of  trie  fibre  Victrola  trunks, 
state  that  they  have  been  in  heavy  demand 
throughout  the  summer  months  and  are  now  be- 
ing bought  as  exceptionally  suitable  gifts  for 
the  troops  shortly  to  go  abroad.  A  new  model 
of  this  trunk  which  has  just  been  produced  con- 
tains a  record  compartment,  an  improvement 
that  is  bound  to  meet  with  great  success.  Miss 
Bessie  Gatbright,  of  this  organization,  attended 
the  meeting  of  the  Victor  Educational  Depart- 
ment held  at  Camden  last  month  and  has  re- 
turned enthusiastic  over  the  possibilities  in  this 
branch  of  the  business. 


Talking  Machine  Dealers  in  That  Section  Ready 
for  the  Heavy  Trade  That  Is  Coming  That 
Way — Some  Live  Long  Island  Dealers 


Local  talking  machine  dealers  are  making 
.preparations  for  an  active  winter  trade,  and  in 


CANADIAN  COMPANY  EXPANDS 

Tillman  Bros.,  dealers  in  talking  machines  and 
records  in  Outremont,  Quebec,  have  moved  to 
new  quarters  at  1078  Laurier  avenue,  that  city, 
in  order  to  take  proper  care  of  their  rapidly  in- 
creasing business. 


G.  Millard  D.  Antonio 

the  Brooklyn  and  Long  Island  districts  particu- 
larly there  are  unmistakable  signs  of  a  record- 
breaking  season. 

A.  B.  Tisch,  of  Elmhurst,  L.  I.,  one  of  the 
most  popular  members  of  the  retail  fraternity 
in  his  district,  is  a  keen  Victor  enthusiast  and 
has  adopted  systems  and  methods  which  have 
made  his  establishment  the  acme  of  efficiency 


and  service.  Mr.  Tisch  recently  purchased  a 
Hudson  "Super-Six,"  which  he  states  is  a  revela- 
tion for  speed  and  power. 

George  Millard,  1803  Myrtle  avenue,  Brook- 
lyn, N.  Y.,  handling  the  Victor  line  exclusively, 
is  the  only  Victor  dealer  in  the  Ridgewood  sec- 
tion, and  through  the  use  of  aggressive  sales 
methods  has  built  up  a  profitable  and  constant- 
ly expanding  clientele.  He  has  a  famous 
"never  come-off"  smile,  which  may  be  properly 
considered  an  asset  in  his  business. 

D.  Antonio,  owner  of  the  Fifth  Avenue  Music 
House,  202  Fifth  avenue.  Brooklyn,  N.  Y.,  han- 
dles both  the  Victor  and  Columbia  lines,  and 
during  the  past  six  months  his  business  has  in- 
creased rapidly.  He  is  thoroughly  conversant 
with  the  most  advanced  ideas  in  talking  machine 
merchandising,  and  his  store  is  a  Mecca  for  the 
music-lovers  in  his  district. 

The  Greenpoint  Talking  Machine  Co.,  con- 
ducted by  the  Messrs.  Sherman  and  Solomon, 
has  shown  splendid  results  the  past  few  months. 


ROTTEN  STONE 

Equal  to  any  ever  imported.    We  are  the  only  miners  and  manufacturers  in  America 

m^j  P^^P^-  Made  especially  for  and  essential  in  the  making  of  talking  machine  records 
Used  in  the  formulas  of  the  leading  record  manufacturers.    The  finest  texture  filler  made. 

BG  GRADE.  For  polishing  and  finishing,  especially  wood.  A  mild  abrasive ;  very  soft,  fine 
and  smooth.    No  coarse  particles.    Use  it  on  your  cabinets. 

Send  for  samples  and  prices 

KEYSTONE  MINERALS  COMPANY 

NEW  YORK,  N.  Y. 


329  BROADWAY 


Mr.  Sherman  A.  B.  Tisch 

It  may  be  mentioned  incidentally  that  Mr.  Sher- 
man demonstrated  his  prowess  as  a  baseball 
player  at  the  recent  outing  of  the  Talking  Ma- 
chine Men,  Inc. 
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Victrola  VI  A,  $27.50 

Oak 


Victrola  VIII  A,  $45 

Oak 


Victrola  IX  A,  $55 

Mahogany  or  oak 


Victrola  IV  A,  $17.50 

Oak 


"Will  there  be  a 
Victrola  in  your  home 
this  Christmas?" 

That  is  the  question  which  will  be  put  before 
the  entire  country  in  the  extensive  Victor  advertising. 

That  is  the  question  which  is  going  to  be  settled 
in  thousands  of  homes — and  settled  to  your  satisfaction. 

That  is  the  question  which  will  help  to  make  a 
new  high  record  for  Victor  Christmas  business. 

So  don't  lose  sight  of  the  value  to  you  of  the 
Victor  holiday  advertising  and  "Will  there  be  a  Victrola 
in  your  home  this  Christmas?" 

Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.  S.  A. 

Berliner  Gramophone  Co..  Montreal,  Canadian  Wholesalers 

Important  Notice.  Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special 
processes  of  manufacture,  and  their  use,  one  with  the  other,  is  absolutely  essential  to  a  perfect  Victor  reproduction. 

"Victrola" 

is  the  Registered  Trade-mark  of  the  VictorTalking  Machine  Company  designating  the  products  of  this  Company  only 

Warning  :  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


Victrola  XVI,  $200 
Victrola  XVI.  electric,  $250 

Mahogany  or  oak 


Victrola  XVII,  $250 
Victrola  XVII,  electric,  $300 

Mahogany  or  oak 


a. 
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THE  business  outlook  in  the  talking  machine  field  for  the 
fall  and  winter  is  most  satisfactory.  Reports  from  all  sec- 
tions of  the  country  indicate  that  the  only  cloud  in  the  horizon 
is  the  danger  of  a  shortage  of  talking  machines  and  records  to 
meet  the  demands  of  the  purchasing  public. 

Of  course  the  bumper  crops  are  to  be  credited  with  much 
of  the  optimism  that  now  prevails,  for  there  is  enough  food  in 
sight  to  win  the  war — enough  to  feed  the  world.  The  Govern- 
ment reports  the  biggest  crop  of  food  products  ever  gathered 
in  the  United  States,  which  means  the  biggest  crop  ever  gathered 
by  any  country  in  the  world. 

The  army  in  the  furrows  has  won  the  first  battle,  for  ac- 
cording to  the  figures  of  the  Department  of.  Agriculture  there 
will  be  harvested  3,248,000,000  bushels  of  corn,  half  a  billion 
bushels  in  excess  of  the  average  crop;  462,000,000  bushels  of 
white  potatoes,  a  hundred  million  bushels  in  excess  of  the  aver- 
age. The  same  proportion  of  increase  applies  to  practically  all 
other  food  crops  except  wheat.  This  is  the  result  of  the  emer- 
gency war  work  of  American  farmers  in  response  to  the  appeals 
of  the  President  and  the  Department  of  Agriculture. 

The  expenditure  of  over  eighteen  billions  of  dollars  for  war 
necessities  by  the  Government  during  the  present  year,  and  the 
enhanced  value  of  labor,  which  means  the  dissemination  of  large 
sums  of  money  for  the  purchase  not  only  of  necessities,  but  of 
so-called  luxuries  such  as  talking  machines  and  other  musical' 
instruments,  will  result  in  a  business  condition  that  must  benefit 
every  talking  machine  merchant  in  the  country. 

We  are  in  the  midst  of  a  great  war,  and  now  is  the  time  for 
strenuous  action  in  the  matter  of  business  development. 

Business  health  makes  Government  wealth.  Hence  every 
merchant  should  rout  the  gloom  and  grouch  out  of  his  par- 
ticular locality,  for  the  men  who  are  inclined  to  lay  their  tracks 
along  the  pessimistic  route  are  bound  to  journey  into  a  mental 
quagmire  from  which  it  is  difficult  to  escape. 

The  great  essential  to-day  is  confidence,  and  it  is  confidence 
in  the  future  and  the  ability  to  surmount  all  difficulties  that 
makes  for  success.  We  must  have  confidence  that  the  American 
nation  can  accomplish  all  it  has  set  out  to  do,  and  it  must  be 
backed  by  the  confidence  of  the  people. 

In  this  connection  music  can  be  a  tremendous  factor  for 
;  good.     Nevertheless  some  of  our  legislators  would  impose  a 
tax  upon  talking  machines  and  records  for  the  purpose  of  rais- 


ing war  revenue,  forgetting  that  music  is  a  necessity  of  our 
national  life. 

As  a  matter  of  fact,  in  these  days  of  great  war  stress  music 
is  in  no  sense  of  the  word  a  luxury,  but  a  prime  necessity  of 
our  spiritual  and  political  life.  Go  where  you  will  throughout 
the  country  and  observe  the  effect  of  music  in  the  work  of  re- 
cruiting, or  in  stimulating  an  enthusiastic  love  for  our  country — 
it  can't  be  beat,  for  music  is  the  common  language  which  all 
Americans  understand. 

During  the  present  war  the  talking  machine  is  a  source  of 
stimulation  and  consolation  to  millions;  it  is  bringing  into  the 
home,  as  into  the  camp,  a  spirit  of  patriotism,  and  a  helpful  senti- 
ment which  cannot  be  cultivated  in  any  other  way. 


AT  the  present  time  practically  all  the  leading  talking  ma- 
chine manufacturers  include  in  their  lines  specially  elaborate 
cabinet  designs  mostly  in  period  styles  and  designed  for  the 
consideration  of  those  who  demand  something  unusual  and  ex- 
clusive in  talking  machine  cabinets,  as  well  as  other  things  that 
go  into  the  house.  These  period  designs  are  not  to  be  considered 
in  the  nature  of  an  experiment,  but  have  been  produced  to  meet 
a  logical  and  insistent  demand  for  something  out  of  the  ordinary. 

It  would  not  be  wise  to  say  that  the  talking  machine  has 
to-day  been  developed  to  its  highest  point,  for  that  would  be  to 
declare  that  in  the  future  it  must  either  stand  still  or  fall  back. 
It  is  safe  to  say,  however,  that  so  far  as  the  mechanical  construc- 
tion and  reproducing  qualities  go,  the  leading  makes  of  talking 
machines  have  developed  to  a  point  where  they  may  be  consid- 
ered as  standard  with  future  improvements  considered  simply  in 
the  light  of  details.  With  this  status  established,  it  is  time  to 
devote  a  greater  amount  of  attention  to  the  external  appearance 
of  the  machine,  for  the  cabinet  offers  a  boundless  field  for  orig- 
ination. 

For  the  average  person  the  present  types  of  cabinet  designs 
answer  the  purpose  admirably.  They  are  as  compact  as  pos- 
sible, and  the  available  space  in  the  interior  is  utilized  to  the 
utmost.  A  large  percentage  of  the  public,  however,  the  rich, 
and  also  be  it  said  the  near-rich,  demand  the  exclusive.  They 
seek  furniture  and  interior  decorations  that  are  unusual  and  dis- 
tinctive. They  demand  pianos  cased  to  special  order,  and  it  is 
logical  to  assume  that  the  same  people  demand  something  other 
than  fine  musical  qualities  in  their  talking  machines. 

Having  gone  into  the  production  of  period  styles  the  talking 
machine  interests  have  given  full  attention  to  the  matter,  with 
results  that  machines  are  being  offered  at  a  range  in  price  from 
several  hundred  to  several  thousand  dollars,  and  in  designs  to 
fit  the  taste  and  the  pocketbook  of  the  great  majority. 

The  prospect  with  a  drawing  room  or  music  room  decorated 
in  keeping  with  an  established  period  style,  whether  it  be  Italian, 
English  or  French,  is  now  in  a  position  to  select  a  talking  ma- 
chine that  will  fit  into  the  general  decorative  scheme  without 
jarring — that  will  blend  with  the  general  effect — instead  of  be- 
ing the  only  piece  of  furniture  in  the  room  that  is  conspicuous. 

Decorative  talking  machine  cabinets,  regardless  of  the  make, 
also  afford  unusual  opportunity  for  the  retailers  to  cultivate  a 
new  element  of  trade — to  appeal  to  the  man  who  perhaps  has 
held  aloof  from  purchasing  because  he  was  opposed  to  having 
a  machine  in  his  home  the  exact  counterpart  of  which  was  to  be 
found  in  thousands  of  other  homes.  These  special  designs 
should  remove  the  last  barrier  before  the  exclusive  but  music 
loving  element.  From  the  viewpoint  of  record  sales,  exclusive 
cabinet  styles  are  also  to  be  viewed  favorably,  for  an  elaborate 
cabinet  naturally  requires  a  record  library  in  keeping  therewith. 


IT  was  suggested  recently  by  a  prominent  talking  machine 
man  that  live-wire  dealers  could  reap  considerable  benefit 
from  the  timely  display  of  telegrams  in  their  show  windows. 
In  connection  with  this  idea  it  is  interesting"  to  note  that  a 
manufacturing  firm  in  the  Middle  West  recently  sent  out  a 
series  of  telegrams  to  the  dealers  dealing  with  appropriate  bul- 
letins or  messages  of  interest  that  it  deemed  the  dealer  could 
utilize  to  profitable  advantage.  Accompanying  this  series  of 
telegrams  the  firm  sent  out  the  following  explanatory  letter: 

"The  psychological  effect  of  a  telegram  is  too  well  known  to 
explain  here.  We  have  made  inquiry  of  a  number  of  our  agents 
to  whom  during  the  last  month  we  have  sent  out  telegraphic 
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bulletins  on  the  small  regular  telegraph  blanks  such  as  are 
furnished  by  the  telegraph  companies.  Those  dealers  who  dis- 
played these  telegrams  in  their  windows  have  been  so  enthusi- 
astic over  the  results  achieved  that  we  have  decided  to  send  you 
regularly  a  telegram  similar  to  the  one  enclosed.  Paste  this, 
with  the  stickers  provided  for  the  purpose,  in  your  window  and 
watch  the  crowds  stop  and  read.  It  will  draw  people,  and  once 
you  get  them  in  your  store  it's  up  to  you." 

There  is  undoubtedly  sound  logic  in  this  letter,  as  there  is 
a  certain  attractive  influence  attached  to  telegrams  that  make  a 
peculiar  appeal  to  the  general  public.  It  is  probably  curiosity 
that  is  the  most  powerful  factor  in  this  attitude,  but  whatever 
it  may  be,  it  attracts  crowds  to  the  dealer's  show  window,  and 
this  in  itself  is  excellent  publicity. 

The  talking  machine  dealer  can  utilize  this  telegram  idea 
in  divers  ways.  For  example,  he  can  simply  give  instructions 
to  his  distributor  to  wire  him  at  frequent  intervals  regarding 
some  new  record  or  some  particular  feature  of  a  forthcoming  or 
just  issued  supplement  of  new  records.  When  these  telegrams 
are  received  the  dealer  should  paste  them  inside  the  window,  not 
with  care  of  position  as  if  by  design,  but  in  a  careless,  off-hand 
manner  that  will  appear  natural  and  unstrained.  These  tele- 
grams will  surely  attract  passers-by  and  prove  an  excellent  pub- 
licity medium  if  the  object  is  to  attract  interest  in  the  window 
display. 


DESPITE  the  strong  fight  put  up  by  the  talking  machine  in- 
terests, as  well  as  other  factors  in  the  music  trade  industry, 
it  is  apparent  with  the  publication  of  the  full  War  Revenue  bill 
as  agreed  upon  by  the  House  and  the  Senate,  that  the  members 
of  Congress  have  not  been  sufficiently  convinced  of  the  neces- 
sity of  music,  and  have,  therefore,  assessed  upon  certain  instru- 
ments and  accessories  thereto  a  special  excise  tax,  over  and 
above  the  regular  taxes  that  the  industry  will  be  called  upon  to 
meet  in  the  ordinary  course  of  events. 

Section  600  of  the  War  Revenue  bill  reads  in  part :  "There 
shall  be  levied,  assessed,  collected  and  paid : 

"(b)  Upon  piano  players,  graphophones,  phonographs,  talk- 
ing machines  and  records  used  in  connection  with  any  musical 
instrument,  piano  player,  graphophone,  phonograph,  or  talking 
machine,  sold  by  the  manufacturer,  producer,  or  importer,  a  tax 
equivalent  to  3  per  centum  of  the  price  for  which  so  sold." 

There  has  been  presented  to  the  legislators  in  Washington 
during  the  past  few  months  absolute  proof  of  the  necessity  of 
music,  and  nothing  should  serve  to  so  convince  them  of  the 
necessity  of  music  in  wartime  as  the  fact  that  practically  every 
unit  of  the  Army  and  Navy  at  present  in  service  is  equipped  with 
some  sort  of  talking  machine  or  phonograph  with  records,  and 
that  efforts  are  being  put  forth  with  the  sanction  of  the  Govern- 
ment to  secure  machines  and  records  for  those  organizations 


not  already  equipped.  In  the  face  of  this  it  seems  unreasonable 
that  the  music  trade  should  be  singled  out  for  this  special  burden. 
The  trade  has  always  declared  its  willingness  to  stand  its  fair 
share  of  taxation,  as  well  as  a  full  realization  of  its  patriotic 
duty  to  do  so. 

To  group  musical  instruments  with  a  few  industries  gen- 
erally recognized  as  producers  of  luxuries  is  not  only  unfair  to 
the  manufacturers  in  this  trade,  but  likewise  to  the  public  to 
whom  music  is  needful  at  all  times,  and  particularly  during  the 
present  period  of  strife. 

It  is  also  to  be  considered  that  the  fixing  of  an  excess  tax 
upon  talking  machines  and  records  sets  a  precedent  that  may 
cause  further  trouble  in  the  future,  and  unless  peace  comes 
unexpectedly  we  may  expect  to  be  called  upon  to  bear  more 
and  heavier  taxes  as  the  war  goes  on. 

The  features  of  the  bill  that  are  to  be  considered  favorably 
include  the  fact  that,  unlike  the  original  draft,  the  law  is  not 
retroactive.  It  does  not  tax  the  stocks  in  the  stores  of  retailers, 
unless  they  happen  to  be  also  wholesalers  and  manufacturers, 
and  places  no  tax  upon  articles  sold  before  May  9,  1916,  and  in 
which  the  vendor  retains  title  as  security  for  payment.  These 
features  of  the  bill  naturally  tend  to  prevent  complications  in 
carrying  out  its  provisions.  The  same  cannot  be  -said  of  some 
of  the  sections  of  the  law  covering  taxes  on  excess  profits,  in- 
comes and  other  matters. 


EVEN  to  the  most  optimistic  members  of  the  trade  present 
indications  are  that  the  supplies  of  machines  and  records, 
and  especially  the  former,  that  will  be  offered  to  take  care  of 
holiday  business  will  very  likely  be  more  limited  than  they  were 
last  year.  Despite  the  efforts  of  the  manufacturers  to  increase 
output,  the  fact  remains  that  they  have  been  seriously  handi- 
capped both  in  the  matter  of  obtaining"  sufficient  labor  and  sup- 
plies, to  carry  on  their  work  at  the  maximum. 

In  view  of  this  probable  shortage,  which  will  be  further 
complicated  by  difficulties  in  freight  transportation,  it  would 
seem  that  the  retail  dealer  who  does  not  get  a  maximum  of 
cash  for  his  machines  is  foolish  indeed.  With  a  limited  num- 
ber of  machines  at  his  disposal  he  must,  of  necessity,  select  the 
customers  to  whom  those  machines  are  delivered,  and  it  is  but 
natural  that  he  should  select  those  customers  who  are  able  either 
to  pay  cash  or  a  substantial  amount  monthly. 

Prosperity  is  abroad  in  the  land,  unemployment  is  at  low 
ebb,  and  everyone  has  money.  The  retail  dealer  therefore  should 
take  full  advantage  of  these  conditions.  In  the  face  of  the 
present  situation  and  future  possibilities  he  cannot  afford  to 
tie  up  his  capital  in  long  time  instalment  contracts.  By  getting 
big  payments  and  discounting  his  bills  when  due,  he  puts  him- 
self in  the  position  of  having  cash  on  hand  where  it  will  be  most 
needed. 


The  Finest  Service  in  New  England 

FROM  OUR  FINE  NEW  10-STORY  BUILDING 

DEVOTED  EXCLUSIVELY  TO  THE  SALE  OF  MUSIC  AND  MUSICAL  INSTRUMENTS 

That's  the  New  Ditson  Service 


BROADER  AND  BETTER  THAN  EVER 

The  Service  with  An  Ideal       Victor  Exclusively 

You'll  Appreciate  Our  Service  When  the  Holiday  Rush  Is  On.     Get  In  Line  Now 


OLIVER  DITSON  CO.,  178-179  Tremont  St.,  BOSTON 

[NOTE  THE  NEW  ADDRESS]  C.  H.  DITSON  &  CO.,  NEW  YORK 
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Edison 
Message 
No.  9 


PHONOCRAPH 


"The  eyes  of  all  the  world  will  be  upon  you,  because  you 
are  in  some  special  sense  the  soldiers  of  freedom.  Let  it  be 
your  pride,  therefore,  to  show  all  men  everywhere  not  only  what 
good  soldiers  you  are,  but  also  what  good  men  you  are,  keeping 
yourselves  fit  and  straight  in  everything  and  pure  and  clean 
through  and  through. 

Let  us  set  for  ourselves  a  standard  so  high  that  it  will  be 
a  glory  to  live  up  to  it,  and  then  let  us  live  up  to  it  a?id  add 
a  new  laurel  to  the  crown  of  America. 

My  affectionate  confidence  goes  with  you  i?i  every  battle 
and  every  test.    God  keep  and  guide  you!" 

— President  Woodrow  Wilson 
to  the  Soldiers  of  the  New  National  Army. 


We  commend  this  message  to  all  those  members  of  the 
extensive  Edison  organization  who  have  been  called  to  the 
colors  to  do  their  very  important  part  in  "making  the 
world  safe  for  democracy."  And  when  they  return  to 
more  peaceful  pursuits  may  they  continue  to  apply  the 
same  sentiments  daily  in  their  social  and  business  life. 


THOS.  A.  EDISON,  Inc. 

Orange,  N.  J. 
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Certain  Qualifications  Essential  to  the  Selling 
of  Talking  Machines  and  Records   ey  warfieu  webb 


Selling  talking  machines,  like  many  other 
things,  is  an  art.  Now  some  of  the  men  who 
have  been  making  sales  of  these  instruments 
might  be  inclined  to  doubt  this  statement,  and 
to  aver  that  a  fair  knowledge  of  the  device, 
and  a  good  line  of  argument,  coupled  with  a 
pleasing  manner,  is  all  that  is  demanded  of 
the  man  who  essays  to  sell  these  instruments. 
Perhaps  this  is  sufficient  in  some  cases,  and  then 
again  it  will  be  found  that  a  salesman  can  at 
times  say  too  much.  Not  in  so  many  words, 
though  of  course  this  is  bad,  but  in  the  nature 
of  things  which  he  says  to  the  customer. 

A  realization  that  human  nature  is  a  peculiar 
entity  might  help  him  to  define  the  difference 
at  times  among  various  people.  Very  few  of 
us  are  alike.  We  have  our  peculiar  tastes  and 
our  notions  of  what  is  right  and  proper  and  the 
opposite.  Then,  too,  we  are  subject  to  whims, 
and  the  opinion  of  others  may  have  a  tendency 
to  affect  us  to  a  degree.  The  average  man  or 
woman  is  not  a  mechanic.  That  is  one  thing 
that  must  be  understood  by  the  salesman.  Then, 
too,  the  average  customer  is  susceptible  to  many 
things  that  are  said  by  the  salesman  while  a 
sale  is  being  made. 

He  is  supposed  to  be  well  versed  in  the  art 
of  salesmanship,  and  to  have  an  intricate  knowl- 
edge of  the  talking  machine.  He,  in  his  eager- 
ness to  make  a  sale,  might  inadvertently  say 
something  that  would  be  remembered  long  after 
by  the  customer,  but  at  the  time  it  was  said, 
might  have  been  passed  by  on  his  part  as  a 
clever  talking  point.  So  the  plan  that  should 
be  adopted  by  him  when  seeking  to  make  a  sale 
should  be  to  say  as  little  as  possible  and  to  talk 
in  very  plain  language.  The  talking  machine 
is  not  a  very  intricate  device,  that  is,  it  does 
not  demand  the  services  of  an  artist  to  operate 
it.  If  it  did  there  would  be  very  few  instead 
of  hundreds  of  thousands  sold.  So  when  this 
fact  is  kept  before  his  mind  the  salesman  has 
one  point  that  he  should  observe  with  care  in 
seeking  to  make  a  sale. 

Now  the  average  purchaser  does  not  under- 
stand mechanism,  and  if  he  did  he  does  not  want 
an  instrument  that  will  demand  his  services  in 
order  to  fix  it  should  it  become  so  disarranged 
in  any  way.  He  purchases  this  device  for  his 
pleasure  and  the  pleasure  of  his  family  and 
friends.  So  if  you  begin  to  tell  him  that  there 
are  certain  niceties  that  should  be  observed  in 
the  operation  of  the  machine,  that  great  care 


should  be  taken  in  its  handling,  and  the  oiling 
of  the  same  will  require  particular  pains,  he 
gets  the  idea  that  there  is  indeed  a  reason  why 
it  should  be  handled1  with  care,  and  when  the 
least  thing  goes  amiss  the  services  of  an  ex- 
pert are  demanded  at  once. 

The  result?  Why,  the  firm  that  sold  the  ma- 
chine is  put  to  an  unnecessary  expense  to  ad- 
just an  imaginary  evil  or  fault  in  the  machine 
that  does  really  not  exist.  The  repair  man  has 
to  go  to  the  home  and  to  play  the  part  of  the 
magician  and  to  wave  his  hands  over  the  in- 
strument and  remove  the  trouble.  This  could 
be  avoided  by  talking  in  simple  language  and 
by  permitting  the  machine  to  do  its  own  talking. 
This  is  a  rule  that  is  often  disregarded.  The 
salesman  is  so  eager  to  make  the  sale  and  to 
show  how  much  knowledge  he  has  of  the  work- 
ing of  the  device  that  he  oversteps  his  bounds 
and  when  the  sale  is  made  has  simply  laid  him- 
self or  his  firm  open  to  costly  annoyances  that 
are  only  imaginary  on  the  customer's  part. 

These  are  facts.  They  have  been  experienced 
by  many  firms  and  the  losses,  annoyances  and 
other  elements  that  cut  out  the  profits  of  many 
sales  can  be  laid  to  the  door  of  the  overeager 
salesman  who  was  so  anxious  to  make  a  sale 
that  he  did  the  talking  that  the  machine  should 
have  done,  only  that  the  latter  would  have  said 
far  less  that  would  have  gotten  it  into  trouble. 

When  we  realize  that  there  is  likely  to  be 
many  unreasonable  faults  found  by  many  who 
purchase  a  machine,  even  in  the  best  of  the 
sales,  and  that  excuses  are  sometimes  made  that 
are  without  justice,  it  should  be  a  rule  with  the 
salesman  who  seeks  to  interest  a  prospect  in  a 
machine  to  use  great  care  in  every  statement 
made.  If  he  seeks  to  show  his  superior  knowl- 
edge, and,  by  way  of  comparison  with  other 
makes,  to  hold  them  up  to  scorn,  he  has  taken 
the  wrong  attitude,  and  this  will  not  be  found 
of  help  to  him  either  in  making  a  sale  or,  where 
the  sale  is  made,  of  doing  away  with  the  after 
effects  that  are  costly  and  troublesome. 

Sifted  down  to  their  very  fundamentals  there 
are  really  very  few  reasons  for  complaint  on  the 
part  of  the  purchaser  of  a  good  machine.  Of 
course  abuse,  even  neglect,  will  bring  about 
evils  just  as  will  be  the  case  with  many  other 
tilings  and  these  cannot  be  expected  to  be 
placed  on  the  house  that  has  made  the  sale. 
Yet  it  is  true  that  such  things  have  been  done 
and  that  often  in  these  cases,  had  the  salesman 


used  more  tact  in  the  matter  of  his  talking 
points  they  could  have  been  avoided. 

Where  a  purchase  is  made  it  would  be  well  for 
the  salesman  to  offer  a  few  simple  instructions 
in  the  operation,  care  and  treatment  of  the  ma- 
chine. There  should  be  a  realization  on  the 
part  of  the  purchaser  that  the  talking  m.achine 
is  not  to  be  given  the  same  treatment  as  the 
gas  range,  or  as  the  furnace..  It  demands  rea- 
sonable treatment.  It  is  entitled  to  good  usage. 
It  should  be  placed  in  the  room  where  the  heat 
from  sun  or  from  radiator  cannot  harm  it.  The 
location  has  at  times  something  to  do  with  the 
injury  that  might  be  sustained.  Still  there  is 
a  tendency  at  times  to  hold  the  dealer  respon- 
sible for  these  errors,  and  the  safer  way  to 
avoid  them  is  to  obviate  the  likelihood  by  fore- 
stalling them  when  the  delivery  is  made. 

Prudence,  tact,  politeness,  regard  for  the  state- 
ments made  are  some  of  the  safeguards  that 
every  talking  machine  salesman  should  keep 
ever  before  him  when  seeking  to  make  a  sale. 
Let  his  machine  act  as  his  speaking  device.  It 
will  not  go  amiss  and  it  will  not  mislead  the 
purchaser.  But  it  should  be  permitted  to  have 
its  say.  It  should  be  given  every  opportunity 
of  showing  what  it  can  do.  Therefore  the 
salesman  should  be  able  to  demonstrate  it  with 
care,  ease  and  deliberation. 

When  these  rules  have  been  adhered  to  and 
the  customer  given  a  clear  demonstration  of  its 
power  to  render  the  records  in  a  way  that  will 
excite  admiration  and  a  larger  interest  in  the 
device  itself,  the  sales  will  not  be  so  difficult 
and  the  after  effects  of  the  same  will  be  much 
less  of  the  kind  that  takes  all  the  profit  from  the 
sale,  and  that  otherwise  injures  the  house  that 
has  sold  the  machine.  He,  the  salesman, 
should  do  all  that  is  possible  to  make  a  cus- 
tomer satisfied,  but  in  doing  this  let  him  be- 
ware of  his  tongue,  and  be  guarded  in  the  char- 
acter of  statements  that  he  makes  that  might 
be  misleading  to  the  purchaser. 


FORM  SELLING  ORGANIZATION 

The  Sonora  Phonograph  Sales  Co.,  which  was 
recently  incorporated  with  a  capital  stock  of 
$6,000,000,  has  been  formed  as  the  selling  organi- 
zation for  the  Sonora  Phonograph  Corp.  It 
will  sell  the  products  of  this  company  exclusively 
and  the  incidental  details  of  the  sales  company's 
organizations  have  been  practically  completed. 


Blue  Pumpkins — No! 

Complete  shipping  of  Victor  orders  —  yes! 
How? 

Putting  your  orders  to  18  West  46th  street, 
New  York,  where  Pearsall  Service  on  Victor 
Records  takes  efficient  care  of  the  small 
order,  the  medium-sized  order  and  the 
big  one. 


Pearsall  Service  is  a  decided  business  assistance 


SILAS  E.  PEARSALL  CO. 

18  West  46th  Street  New  York 
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As  Told  By 


scores  of  distributors  of  musical  merchandise  in  America,  who  know  of  the 
selling  superiority  of  Ready-File  over  all  other  systems  for  filing  talking-machine 
records. 

As  told  by  distributors  who  say  that  Ready-File  is  a  source  of  unusual  profit, 
and  a  business  booster  for  every  retailer  of  talking  machine  sundries. 

Ready-File  is  the  most  economical  system  on  the  market. — As 
told  by  H.  R.  Eisenbrandt  Sons,  Baltimore. 

Repeat  orders  have  convinced  us  of  Ready-File. — As  told  by 
Eclipse  Musical  Co.,  Cleveland. 

Our  orders  indicate  an  almost  perpendicular  increase  in  the  use 
of  Ready-File.  —  As  told  by  the  Stewart  Talking  Machine  Co., 
Indianapolis. 

Ready-File  is  readily  salable  and  a  welcome  adjunct  to  the  dealers' 
sundry  line. — As  told  by  Talking  Machine  Co.,  Birmingham. 

We  are  more  than  pleased  with  Ready-File  and  predict  an  un- 
usually heavy  demand  for  it  this  fall  and  winter. — As  told  by  E.  J. 
Chapman,  Rochester,  N.  Y. 

Many  of  our  dealers  have  re-ordered  Ready-File.  —  As  told  by 
the  Whitney-Currier  Co.,  Toledo. 

We  look  forward  to  a  bright  future  for  Ready-File. — As  told  by 
the  American  Phonograph  Co.,  Burlington,  Vt. 

We  anticipate  a  steadily  increasing  demand  for  Ready-File  as 
the  public  becomes  better  acquainted  with  it.  —  As  told  by  Hext 
Music  Co.,  Denver. 

If  you  are  not  selling  Ready-File  you're  losing 
dollars  every  day.  We'll  prove  it,  if  you  give  us  half 
a  chance.  Order  now,  for  raw  materials  are  advancing 
and  freight  shipments  will  be  choked  by  war.  Fall 
business  will  be  unusually  good. 


READY-FILE  CO.,  INC. 

INDIANAPOLIS,  IND. 
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Columbia  Records  are  available  just  when 
your  customers  want  them.  Not  too  soon— 
not  too  late— but  just  at  the  right  moment. 


Columbia  Graphophone  Co. 

;  YVoolworth  Building,  New  York 


ARRANGE  HANDSOME  DISPLAY 

Bridgeport,  Conn.,  October  6. — D.  M.  Read  & 
Co.,  of  this  city,  one  of  the  best  known  furni- 
ture houses  in  this  section  of  the  State,  recently 
arranged  to  handle  the  products  of  the  Pathe 
Freres  Phonograph  Co.,  Brooklyn,  N.  Y.,  and 
in  order  to  feature  the  line  properly  installed 
a  very  attractive  Pathe  department. 

They  advised  the  public  that  this  line  is  dis- 
played   in    their    establishment    through  the 


PLANS  FOR  NATIONAL  ASSOCIATION       "BLUES"  MUSIC  CAUSES  TROUBLE 


Max  Landay  Appointed  by  Talking  Machine 
Men,  Inc.,  to  Get  in  Touch  with  Local  Asso- 
ciations in  Effort  to  Form  National  Body 


At  a  recent  meeting  of  the  Talking  Machine 
Men,  Inc.,  Max  Landay,  of  Landay  Bros.,  was 
appointed  a  committee  of  one  to  get  in  touch 
with  all  the  various  talking  machine  trade  or- 
ganizations in  the  United  States  with  a  view 
to  forming  a  national  organization  of  retail 
dealers  in  talking  machines.  Mr.  Landay  is 
desirous  of  getting  in  touch  with  the  various 
organizations  now  in  existence  in  order  that 
he  may  be  able  to  communicate  with  them  and 
supply  them  with  literature  on  the  subject  of 
a  national  organization,  including  the  plans  for 
its  formation  and  the  work  it  is  desired  to  ac- 
complish. Mr.  Landay  may  be  reached  at  his 
address,  151  West  Thirtieth- street,  New  York. 


Leads  to  Arrest  of  Negro  Soldier  on  Charge  of 

Stealing   Machines  and   Records   Valued  at 

$2,500  From  Sonora  Phonograph  Corp.  in 
Chicago — Traced  to  Camp  in  Texas 


D.  M.  Read  &  Co.'s  Window  Display 

medium  of  extensive  advertising  in  the  local 
newspapers,  and  also  arranged  a  handsome  win- 
dow display  which  is  shown  in  the  accompanying 
illustration.  This  display  attracted  the  atten- 
tion of  all  passersby  and  gave  local  music  lovers 
an  excellent  idea  of  the  many  distinctive  qual- 
ities of  Pathephones  and  Pathe  records. 


ACTIVITY  WITH  DROOP  &  SONS  CO. 

E.  F.  Droop  &  Sons  Co.,  Victor  distributors,  re- 
port brisk  business  in  both  their  Washington  and 
Baltimore  headquarters.  Orders  are  coming  in 
fast  from  their  many  dealers  covering  the  big 
season  ahead  which  all  expect.  E.  H.  Droop  has 
just  returned  from  a  vacation  spent  among  the 
mountains  in  his  summer  home,  and  looks  for- 
ward to.  a  very  busy  season  ahead.  Plans  are 
now  under  way  to  celebrate  the  sixtieth  anni- 
versary of  the  founding  of  this  firm. 


While  a  man  is  trying  to  make  a  fortune,  a 
woman  goes  and  gets  hers  told. 


EDUCATIONAL  DEPARTMENT  POPULAR 

The  educational  division  of  the  Victor  de- 
partment of  the  Knight-Campbell  Music  Co., 
Denver,  Colo.,  in  charge  of  Mrs.  May  White 
Stevens,  is  rapidly  becoming  more  effective  and 
daily  better  known  throughout  the  city,  accord- 
ing to  the  Echo,  the  interesting  little  house  or- 
gan issued  by  the  Knight-Campbell  Co.  It  adds 
further:  "Splendid  work  has  been  done  during 
the  summer  playground  season,  in  all  the  parks. 
Mrs.  Stevens  has  prepared  a  wealth  of  interest- 
ing lore  for  children  and  grownups,  too,  and 
is  most  successful  in  creating  interest  in  the 
Victrola  wherever  she  gives  demonstrations. 
Recently  she  has  been  taking  part  in  a  series 
of  children's  dances  at  Berkeley  Park,  where 
she  used  the  school  Victrola  exclusively,  and 
materially  assisted  in  working  out  the  figures. 
Everybody  should  become  thoroughly  informed 
on  the  splendid  work  being  done  by  this  de- 
partment. It  is  most  unusual  and  uplifting,  and 
it  will  become  a  power  that  will  open  many 
doors  to  the  influence  of  music." 


Chicago,  III.,  October  4. — A  trail  of  "blues" 
from  Chicago  to  Houston,  Texas,  proved  the 
undoing  of  Private  Burch,  Company  G,  Eighth 
Illinois  Infantry.  He  arrived  here  last  week 
under  arrest  for  the  robbery  of  the  Sonora 
Phonograph  Corp.  some  weeks  ago.  Phono- 
graphs valued  at  $2,500  and  a  quantity  of  rec- 
ords disappeared.  The  list  follows:  one  dozen 
"Downtown  Strutters'  Ball,"  one  dozen  "Are 
You  From  Dixie?",  one  dozen  "Livery  Stable 
Blues,"  two  dozen  "Hesitation  Blues,"  two  dozen 
"It  Takes  a  Long,  Tall  Brown-skin  Gal  to  Make 
a  Preacher  Lay  His  Bible  Down." 

"There's  a  dark  man  in  tlt£  woodpile,"  said 
the  sleuths.  "We'll  just  keep  quiet  and  listen 
for  the  blues."  Then  the  towns  between  Chicago 
and  the  Texas  city  began  to  syncopate  and 
groan.  Various  negro  girls  were  found  swing- 
ing to  the  tantalizing  melodies  and  all  thanked 
"my  gentleman  frien',  Private  Burch,  of  the 
Eighth."  A  detective  was  sent  to  Houston, 
where  Burch  was  quietly  placed  under  custody 
and  smuggled  out  of  town.  "All  jes'  because  o' 
them  dawgone  blues,"  he  said. 


A  VISITOR  FROM  CHICAGO 

A  recent  visitor  to  the  talking  machine  trade 
in  New  York  and  vicinity  was  W.  J.  O'Connell, 
representing  Chas.  H.  Elting  &  Co.,  Chicago, 
111.,  one  of  whose  specialties  is  motors  for  talk- 
ing machines.  Mr.  O'Connell  received  a  very 
pleasing  reception  at  all  points  and  booked  some 
good  orders. 


No  army  can  remain  at  the  front  unless  there 
is  a  still  bigger  army  back  of  it,  doing  business, 
making  money,  making  guns,  making  shells,  rais- 
ing food  and  building  hope. 


Better  Albums  for  Your  Money— No  Matter  What  Grade  Albums  You  Sell 

Metal  Back 


The  Quality 
Album 


The  heavy  Green  Pockets  are  guarded  against 
opening  on  the  side  by  being  both  glued  and  stitched 
to  a  heavy  piece  of  flexible  Duck  Canvas.  Then  in 
turn  the  Envelopes  are  bound  to  a  back  consisting 
of  one  piece  of  metal  fastened  with  wire  rods. 

The  Album  opens  easily,  and  lies  ABSOLUTELY 
flat.  Practically  indestructible  where  the  strain  is 
greatest. 


NYACCO  Metal 
Back  Album 
Absolutely 
Guaranteed 


Write  for  Samples  of  Oar  Three  Grades 


New  York  Album  &  Card  Co., 


23-25  LISPENARD  ST. 
NEW  YORK 


No.     1012 — One    of    our  popular 

priced  styles;  not  a  metal  back. 
Every  green  record  envelope  is  an 
individual  record  container,  is 
bound  in  cloth,  and  riveted  at  the 
back.  Weight  of  record  therefore 
cannot  weaken  album.  Best  on  the 
market   at   the   price.  Guaranteed. 
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Blue  Records — 

THE  new  DOMESTIC  1  0-inch  blue  record  is  now  on  the  market.    From  every  stand- 
point it  is  a  high-grade  product  and  marks  a  distinct  advance  in  the  art  of  sound  re- 
cording. 

In  musical  tone,  volume,  clear  definition  and  wearing  qualities  the  new  DOMESTIC 
challenges  comparison  with  any  record  on  the  market.  Every  selection  appearing  in 
Bulletin  No.  1 ,  which  is  now  ready  for  distribution,  is  an  artistic  masterpiece,  possess- 
ing qualities  hitherto  classed  as  exceptional  in  sound  recording. 

Arrangements  have  been  completed  to  record  the  highest  grade  talent  on  DOMESTIC 
Blue  Records  and  in  Bulletin  No.  1  appear  vocal  solos,  vocal  duets,  vocal  trios,  vocal  quar- 
tettes, instrumental  trios,  bands,  accordion  solos,  Hawaiian  selections,  orchestras  and 
banjo  selections,  all  by  well-known  artists. 

Bulletin  No.  2  will  be  issued  shortly  and  in  it  will  appear  1  2-inch  as  well  as  1 0-inch 
recordings.     Further  bulletins  will  be  issued  at  frequent  intervals. 

In  introducing  our  12-inch  records,  we  will  incorporate  an  entirely  new  feature  by 
.  having  three  selections  on  a  1 2-inch  record.    This  new  departure,  together  with  the 
exceptional  tone  quality  of  DOMESTIC  Blue  Records,  will  insure  attractive  sales  condi- 
tions. 

DOMESTIC  Blue  Records  are  made  in  vertical  cut  and  reproduced  with  a  sapphire  ball. 
In  color  they  are  a  rich  blue,  giving  a  distinctive  and  attractive  appearance.  DOMESTIC 
1  0-inch  blue  records  contain  two  selections,  list  at  70  cents  each.  DOMESTIC  1  2-inch 
blue  records  contain  three  selections,  list  at  $1.25  each. 

Machines — 

The  new  Floor  Model  DOMESTIC  TALKING  MACHINES  have  created  a  sensation. 
In  appearance,  mechanics,  selling  features  and  tone,  they  lead  the  market. 

Domestic  No.  100,  $100.00 

Domestic  No.  135,  $135.00 

There  are  four  other  DOMESTIC  models,  each  possessing  exclusive  and  attractive 
features : 

"Popular"  $15.00     "Favorite"  $20.00     "Premier"  $35.00     "De  Luxe"  $50.00 

If  you  are  not  already  an  established  DOMESTIC  dealer  write  for  catalogue  and  full 
particulars. 


Pacific  Coast  Sales  Agent 

Walter  S.  Gray 

422  Chronicle  Building 

San  Francisco,  Cal. 


DOMESTIC  TALKING  MACHINE 
CORPORATION 

HORACE  SHEBLE,  President 

33rd  and  Arch  Streets  PHILADELPHIA,  PA. 
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DOEHLER  DIE -CASTINGS 


SHEER  MERIT  has  attained 
for  Doehler  Die-Castings  their 
prominence  as  LEADERS 
in  their  class  in  the  talking 
machine  and  kindred  trades  as  it  has 
throughout  the   various   branches  of 
the  metal  working  industries.  The 
consistent  use  of   Doehler   Die -Cast 
tone-arms  and  sound   boxes  by  the 
leading   manufacturers   and  supply 
nouses  in  the  trade  is  the  direct  result 
of  the  undisputed  quality  of  our  prod- 
ucts and  the  efficient  service  our  ex- 
tensive resources  make  possible. 


BROOKLYN.  N.Y. 


NEWARK. N.J. 


TOLEDO.  OHIO. 


CHICAGO 
4414  No.  Campbell  Ave. 


SALES  OFFICES 

DETROIT 
914lFord  Building 


ROCHESTER 
159  St.  Paul  Street 


BOSTON 
723  Oliver  Building 


FLAG  FOR  T.  A.  EDISON  ASSOCIATION 

Polishing  and  Grinding  Department  of  Phono- 
graph Works  Present  the  Colors 


Orange,  N.  J.,  October  3. — "Let's  get  an  idea  of 
the  greeting  that  will  go  up  when  Old  Glory 
waves  over  Germany,"  suggested  W.  R.  Bartley, 
superintendent  of  the  polishing,  buffing  and 
grinding  department  of  the  Edison  phonograph 
works,  one  afternoon  last  week  when  presenting 
a  flag  to  the  Thomas  A.  Edison  Association. 
The  several  hundred  men  witnessing  the  pres- 
entation on  the  terrace  of  the  organization's 
club  house  in  Valley  road,  West  Orange,  re- 
plied with  cheers  that  echoed  for  blocks  as  the 
flag  was  raised. 

The  emblem  is  the  gift  of  Mr.  Bartley's  de- 
partment, and  the  first  of  any  from  the  in- 
ventor's branches  of  industry  to  be  given  to  the 


association,  which  took  occupancy  of  its  new 
home  recently.  The  flag  was  unfolded  as  a 
pistol  shot  rang  out,  and  a  band  played  "The 
Star  Spangled  Banner."  W.  DeMills  Telfair 
accepted  the  gift.  The  flag  pole  also  was  given 
by  the  department. 


THE  PATHE  POPULAR  IN  MINNESOTA 


L.  L.  Lane  Tells  of  the  Progress  of  G.  Sommers 
&  Co.,  Distributors,  of  St.  Paul 


THE  VICSONIA  IN  THE  TRENCHES 

British  Officer  Reports  That  the  Reproducer  Is 
Very  Popular  and  Is  Being  Widely  Used  on 
the  Battle  Lines  and  in  Hospitals 


A  British  officer  just  arrived  on  furlough  from 
"Somewhere  in  France"  visited  the  offices  of 
the  Vicsonia  Mfg.  Co.  the  other  day,  and  re- 
ported to  the  company  that  the  Vicsonia  was 
very  popular  with  the  boys  in  the  trenches,  and 
that  the  soldiers,  as  well  as  many  hospital  units, 
have  equipped  their  machines  with  the  Vicsonia 
in  order  to  enjoy  the  music  of  all  types  of  rec- 
ords. The  news  was  naturally  most  gratifying 
to  the  Vicsonia  Co.  officials. 

With  the  assistance  of  the  officer  a  list  was 
compiled  of  different  regiments  and  hospital 
units  "over  there"  who  are  anxious  to  secure 
Vicsonias  and  a  supply  of  the  reproducers  will 
be  sent  to  them  at  an  early  date. 


L.  L.  Lane,  advertising  manager  of  G.  Som- 
mers &  Co.,  St.  Paul,  Minn.,  distributors  of  the 
Pathe  products  in  that  section  of  the  country, 
was  a  visitor  to  New  York  this  week.  While 
here  Mr.  Lane  spent  some  time  in  the  Pathe 
factory  in  Brooklyn,  N.  Y.,  and  he  was  greatly 
pleased  with  the  spendid  manufacturing  facilities 
which  are  at  the  disposal  of  the  Pathe  Freres 
Phonograph  Co.  and  its  jobbers. 

Mr.  Lane  stated  that  the  company's  Pathe 
business  is  progressing  very  satisfactorily,  and 
as  the  company  has  a  corps  of  efficient  traveling 
salesmen,  the  Pathe  dealers  in  the  Northwest 
are  receiving  splendid  service. 

G.  Sommers  &  Co.  recently  prepared  a  very 
attractive  circular  which  displayed  every  model 
in  the  Pathe  line  and  called  attention  to  the 
many  distinctive  qualities  of  Pathe  product.  This 
circular  was  well  received  by  the  trade  and  pro- 
duced satisfying  results  in  the  shape  of  some  ex- 
cellent orders. 


NEW  POST  FOR  M.  F.  BORRIS 


M.  F.  Borris,  who  has  been  associated  with 
the  talking  machine  industry  for  the  past  six- 
teen years,  has  been  appointed  head  of  the  re- 
pair department  at  the  new  Columbia  Shop  on 
Fifth  avenue.  Mr.  Borris  has  a  thorough 
knowledge  of  the  talking  machine  industry,  be- 
ing familiar  with  every  detail  of  manufacture. 
He  recently  returned  from  Canada,  where  he 
occupied  several  important  positions,  and  he 
brings  to  his  new  post  an  experience  and  knowl- 
edge which  should  prove  invaluable  to  Colum- 
bia patrons. 


The  Queensboro  Music  Shop,  Inc.,  Jamaica, 
N.  Y.,  has  been  chartered  to  deal  in  talking 
machines  and  musical  instruments  with  a  capital 
stock  of  $20,000.  The  incorporators  are  D.  A. 
Wren,  T.  B.  and  E.  Palisor. 


It's  an  easy  matter  to  take  a  day  off,  but  it 
isn't  every  man  who  can  put  it  back. 


UKULELES 

"Hanalei  Royal  Hawaiian" 


and 


Kumalae  Cold  Medal 


■  Strictly  hand  made  of  thoroughly  seasoned  native  Hawaiian  Koa, 
superior  to  any  other  wood  in  tone  quality. 

Exclusive  agencies  granted  for  Hanalei  Ukuleles— write  for  terms. 
Illustrated  circulars  and  wholesale  price  list  on  request. 

SHERMAN,  CLAY  &  CO. 

Sole  Distributers 
163  Kearny  Street  San  Francisco 
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Columbia  makes  tl 

look  i 


EVERY  ounce  of  energy,  brain,  and  skill  of  the  entire 
Columbia  organization  is  working  night  and  day  for 
just  one  thing: 

To  bring  music-hungry  men  and  women  into  your  store. 

We  make  Columbia  Grafonolas  just  as  good,  just  as  beautiful,  just  as 
honestly  as  we  know  how. 

We  make  Columbia  Records  that  we  are  absolutely  certain  the  people 
want. 

We  tell  the  people  about  Columbia  products,  we  awaken  desire  in  their 
minds  for  Columbia  goods,  we  give  them  the  original  impulse  that  lands 
them  in  your  place  of  business  ready  to  buy. 

You  know  how  easy  the  rest  is. 

Columbia's  Third  Mid-Month  Record  List  On  Sale  October  10th 

The  wide  variety  which  this  list  embraces  and  the  big  selling  value  in  every  one  of  these  records  is 
another  instance  of  how  Columbia  studies  your  market  and  gives  you  just  what  your  market  wants. 

These  records  will  also  be  included  in  the  regular  November  Supplement  so  that  they  will  have  a 
doubly  large  sale. 


A2355 

10-in. 
75c. 


A23S6 
10-in. 
75c. 


A2344 

10-in. 
75c. 


A2354 
10-in. 
75c. 


C  SEND   ME   AWAY   WITH   A  SMILE. 

M.  J.  O'Connell. 

]  MY  SWEETHEART  IS  SOMEWHERE 
[    IN  FRANCE.    Sterling  Trio. 

f  I'VE    GOT     THE     NICEST  LITTLE 
HOME  IN  D-I-X-I-E.    Peerless  Guar- 
's tette. 

I  IN  SAN  DOMINGO.    Sam  Ash. 


YOU  CAN  ALWAYS  COME  BACK  TO 

ME.    George  Wilson. 

THE  SECRET  OF  HOME,  SWEET 
HOME.    Charles  Harrison. 

DEPARTURE  OF  AMERICAN  TROOPS 
FOR  FRANCE.  Prince's  Band  and  Co- 
lumbia Male  Quartette. 

ARRIVAL  OF  AMERICAN  TROOPS  IN 
FRANCE.  Prince's  Band  and  Columbia 
Male  Quartette. 


A2350 

10-in. 
75c. 


A2310 

10-in. 
75c. 


A2357 
10-in. 
75c. 


A5989 
12-in. 
$1.25 


O,  SOLE  MIO  (O,  SUN  I  LOVE).  Giu- 
seppe Agostini. 

MARIA,  MARI  (AH!  MARI,  AH!  MARI). 

Giuseppe  Agostini. 

LEVINSKY  AT  THE  WEDDING— Part 

1.  Julian  Rose. 

LEVINSKY  AT  THE  WEDDING— Part 

2.  Julian  Rose. 

TRAMP,  TRAMP,  TRAMP  THE  BOYS 
ARE  MARCHING.  Charles  Harrison 
and  Columbia  Stellar  Quartette. 

THE    BATTLE    CRY    OF  FREEDOM. 

Charles  Harrison  and  Columbia  Stellar 
Quartette.  • 

CASTLE  VALSE  CLASSIQUE.  (Waltz.) 
Earl  Fuller's  Rector  Novelty  Orchestra. 

ONE  FLEETING  HOUR— Introducing 
"My  Dreams."  (Waltz.)  Earl  Fuller's 
Rector  Novelty  Orchestra. 


Columbia 


Woolworth  Building 
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p  public 


ip  your  store 

The  biggest  $100  worth  you  can 
offer  your  customers — 

Columbia  Grafonola  100 


Your  customer  will  find  everything 
he  desires  in  this  beautiful  model. 

He  will  find  tone -quality  unsur- 
passed in  any  instrument  at  the 
same  price. 

He  will  find  beauty  of  line  and  finish 
and  the  most  expert  cabinet  maker's 
craftsmanship. 

He  will  find  an  instrument  that  will 
harmonize  with  his  home  and  be  a 
constant  joy  to  his  eye. 

And  he  will  be  able  to  secure  this 
wonderful  Grafonola  at  a  price  that 
is  not  prohibitively  high. 

Do  not  miss  any  of  these  strong 
selling  points  of  the  Columbia  Graf- 
onola 100  when  showing  it  to  a 
prospective  buyer. 

Any  one  of  them  may  clinch  the 
sale. 


Columbia  Grafonola  100 


phone  Company 


New  York  City 
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COMPETITION  AND  CO  OPERATION     PERCY  GRAINGER  NOW  RECORDING  FOR  THE  COLUMBIA  CO- 


Is  the  Subject  of  a  Most  Stimulative  and  Helpful 
Article  That  Should  Be  Studied  and  Remem- 
bered by  Progressive  Talking  Machine  Men 


Under  the  heading  "Competition  and  Co- 
operation," there  appears  in  the  book  "Mer- 
chandising Helps  for  Victor  Dealers"  an  article 
that  is  well  worth  the  close  attention  of  every 
member  of  the  talking  machine  industry.  This 
book  is  published  by  the  New  York  Talking 
Machine  Co.,  New  York,  and  the  Chicago  Talk- 
ing Machine  Co.,  Chicago,  Victor  distributors, 
and  the  article  reads  in  part  as  follows: 

The  first  step  toward  making  a  sale  is  to  create  desire.  If 
a  person  doesn't  desire  a  thing  he  won't  buy  it.  Often  he 
desires  it  without  being  able  to  buy  it,  but  he  never  buys  a 
thing  he  can  afford  without  first  having  been  made  to 
want  it. 

The  big  thing  in  business  is  to  make  people  want  the 
article  you  are  selling.  Make  them  really  want  it  and 
sooner  or  later  they'll  find  a  way  to  buy  it.  But  to  make' 
them  want  it  you  must  constantly  remind  them  of  it — you 
mustn't  let  them  forget  it — you  must  keep  its  advantages, 
the  pleasure  to  be  derived  from  it,  constantly  before  them  so 
that  when  at  last  they  are  in  position  to  purchase  they'll 
still  be  keen  for  the  thing  you  have  to  sell  instead  of  having 
lost  interest  in  that  through  having  become  interested  in 
something  else. 

Every  year  increasing  numbers  of  automobiles  are  sold 
and  every  year  people  say:  "Next  year  they  won't  sell  so 
many."  But  they  do — they  sell  more — and  the  reason  is 
that  never  for  a  single  day  is  the  public  permitted  to  forget 
the  pleasure  to  be  derived  from  automobile  ownership. 

There  wasn't  the  same  craze  to  own  a  horse  and  carriage 
thirty  years  ago  that  there  is  to  own  an  automobile  to-day, 
when  every  man  you  meet  has  already  decided  on  the  car  he 
will  buy  when  he  can  afford  it.  Horses  and  carriages  were 
not  nationally  advertised — they  were  not  pushed  locally  as 
automobiles  are  pushed  to-day.  There  was  competition 
among  carriage  manufacturers  and  dealers  but  no  co-opera- 
tion. When  there  were  two  or  three  concerns  selling  car- 
riages in  the  same  city  each  imagined  that  the  other  was 
taking  business  away  from  him,  that  he  would  be  better  off 
if  he  had  the  whole  field  to  himself.  The  automobile  busi- 
ness teaches  the  contrary.  Except  in  a  very  small  town 
one  dealer  cannot  afford  to  do  all  the  desire-creating  work, 
and  that  is  what  produces  sales — creating  desire.  The  num- 
ber of  people  -who  persuade  themselves  that  they  want  a 
thing  is  very  small  compared  to  the  number  who  can  be 
persuaded  that  they  want  it.  Cut  out  the  national  ad- 
vertising of  automobiles,  reduce  the  number  of  dealers  to 
one  in  each  city,  and  the  tremendous  pressure  on  the  public, 


The  Columbia  Graphophone  Co.,  New  York, 
announced  recently  the  consummation  of  ar- 
rangements whereby  Percy  Grainger,  the  fa- 
mous Australian  com- 
poser and  pianist,  will 
record  exclusively  for 
the  Columbia  library. 
Mr.  Grainger  recently 
joined  the  band  of 
the  Fifteenth  Regi- 
ment of  the  Coast  Ar- 
tillery Corps,  re- 
nouncing an  income 
of  $100,000  per  year 
to  "do  his  bit"  for 
Uncle  Sam  and  the 
Allies. 

In  company  with 
this  band,  Mr. 
Grainger   visited  the 


Grainger  plays  the  piano,  accompanied  by  his 
band. 

Percy  Grainger  has  won  international  fame 


II 


Band  of  Which  Percy  Grainger  Is  Member  Making  Columbia  Records 

x  In  Photograph  Shows  Percy  Grainger  at  the  Piano. 
Columbia  recording  laboratories  recently  and     as  a  pianist  and  composer  of  remarkable  ability 
made  several  records  which  will  be  issued  in     and  originality.   He  is  popular  here  and  abroad, 
the  near  future.     Some  of  these  records  are     and  his  compositions  have  won  recognition  from 
solo  piano  selections  and  in  the  others  Mr.     the  world's  leading  musical  critics. 


the  desire-creating  pressure  that  resulted  in  the  sale  of  over 
a  million  cars  in  1916  would  be  gone. 

Make  no  mistake  about  it — the  man  who  helps  to  create 
desire  for  talking  machines  in  your  city  is  your  friend  even 
though  he  be  a  competitor.  Work  with  him— get  him  to 
work  with  you.  Get  your  advertisements  on  the  same  page 
of  the  same  newspaper  the  same  day  and  have  a  talking 
machine  page  in  the  local  paper  as  well  as  an  automobile 
page.  Make  people  as  keen  to  own  a  talking  machine  as 
they  are  to  own  an  automobile  and  there  will  be  business 
enough  for  everybody. 

Get  together!  Realize  that  your  competition  is  not  with 
other  talking  machine  dealers  but  with  the  fellows  who  are 
persuading  the  people  of  your  city  to  spend  their  money  for 
things  other  than  talking  machines. 

Everybody  would  want  a  Victrola  if  they  only  knew  what 
it  meant  to  the  family  to  have  one.  You're  not  selling  a 
talking  machine,  man;  you're  selling  entertainment — edu- 
cation. You're  selling  season  tickets  to  grand  opera,  to 
vaudeville,  to  band  concerts,  to  sacred  concerts.  You're 
furnishing  dance  music  for  the  family,  played  by  the  world's 
greatest  bands.  You're  bringing  the  greatest  living  singers 
to  the  humblest  homes. 

Make  people  understand  what  a  Victrola  in  the  home 


really  means  and  you  won't  have  any  trouble  selling  it. 
You  don't  have  to  sell  a  thing  a  man  wants — all  you  have 
to  do  is  to  deliver  it.  Make  him  want  it!  The  automobile 
dealers  have  shown  you  the  way  to  create  desire.  The 
manufacturers  of  the  Victor  are  spending  more  money  in 
national  advertising  than  any  automobile  manufacturer  is 
spending.  Get  behind  that  big,  desire-creating  campaign  of 
the  Victor  Co.  Get  the  other  talking  machine  dealers  in 
your  city  behind  it.  Don't  let  the  people  of  your  city  forget 
for  one  minute  that  there  is  no  investment  that  pays  such 
big  dividends  in  pleasure  and  profit  as  a  Victrola  in  the 
home. 

Don't  try  to  do  all  the  educational  work  yourself.  Get  all 
the  talking  machine  men  in  your  city  working  together  so 
that  by  your  united  efforts  you  can  create  a  talking  machine 
atmosphere  just  as  the  automoblie  men  have  by  their 
united  efforts  created  an  automobile  atmosphere. 

Create  desire!  And  keep  desire  alive  when  once  created. 
Don't  let  the  man  who  once  thought  he  wanted  a  Victrola 
ever  think  he  wants  something  else.  Everybody  wants 
money,  but  they  part  with  money  every  day  for  things  they 
want  more.  Make  them  want  a  Victrola  more  than  they 
want  the  amount  of  money  that  will  buy  one — and  their 
money  is  yoursl 


MOTORS — Three  styles  and 
sizes;  more  coming. 

TONE  ARMS  — Five  styles 
— all  universal. 

SOUND  BOXES— Two 
splendid  reproducers. 


Install  Motor  Satisfaction 

Your  customer,  Mr.  Builder,  will  judge  the  value  of  the  talking 
machine  you  sell  him  by  the  performance  of  the  motor. 

It's  the  one  moving  part — hence  the  one  part  that  must  be  perfect. 

If  it  satisfies,  your  machine  "goes 
big."  No  use  risking  your  business 
future  by  using  an  inferior  motor. 

Use  a 

DAYTON 

and  be  certain  you  have 
the  best.  Why? 

Because  it  is  the  prac- 
tical answer  of  the  best  engineering  talent 
to  the  demand  of  manufacturers  who  had 

to  have  "something  better." 

Because  it  is  made  by  the  best  mechanics 
in  "  The  City  of  Precision,"  where  National  Cash  Registers,  Delco 
Starters,  Wright  Airplanes  and  hundreds  of  other  delicate  products  have 
developed  wonderfully  skilled  men. 

Because  it  has  made  good  everywhere  and  is  proclaimed  by  the  users 
as  "the  best  motor  in  the  world." 

Let  us  prove  it's  the  best  for  you,  too — in  quality,  price  and  service. 

WRITE  1TODAY  FOR  FULL  PARTICULARS 

The  Thomas  Manufacturing  Co. 

Dayton  Motors,  Dayton  Tone  Arms,  Dayton  Sound  Boxes 

322  Bolt  Street  DAYTON,  OHIO 
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FIRST  ANNUAL  MEETING  OF  NORTHERN  OHIO  ASSOCIATION 

Elaborate  Banquet  and  Other  Gala  Features  of  Sessions  Held  in  Cleveland  Recently — Mrs.  Heaton 
Tells  of  Victor  Educational  Work — Some  Prominent  Speakers 


Cleveland,  O.,  October  6. — Members  of  the 
Talking  Machine  Dealers'  Association  of  North- 
ern Ohio,  with  their  wives  or  sweethearts,  at- 
tended the  first  annual  banquet  and  meeting  of 
the  association  for  the  fall  and  winter  season 
in  the  lattice  room  of  Hotel  Statler  the  night 
of  September  19.  It  was  a  gala  event.  There 
was  plenty  of  fun,  frolic,  music  and  "eats" 
from  7  until  11  o'clock.  A  cabaret  added  to 
the  enjoyment  of  the  after-dinner  affair.  This 
new  organization  of  talking  machine  merchants 
surely  started  its  second  season  with  a  punch 
that  will  be  felt  until  the  gong  sounds  for  the 
close  of  the  association's  activities  next  May. 

About  100  banqueters  sat  down  to  the  big 
array  of  food  at  6.30  o'clock.  The  dinner  lasted 
until  about  7.30.  Between  courses  a  real  up-to- 
date  Broadway  cabaret  was  staged.  Song  and 
dance  reigned  until  the  coffee  and  cigars  were 
passed  around.  Then  came  the  feast  of  speeches, 
epigrams  and  toasts. 

President  L.  Meyer,  of  the  association,  opened 
the  talk  part  of  the  program,  introducing  John 
Young  as  toastmaster  of  the  evening.  And  Mr. 
Young  was  well  equal  to  all  toast  emergencies, 
keeping  the  party  in  good  humor  with  his  pun- 
gent introductions  of  the  evening's  speakers, 
who  were  Mrs.  Henrietta  Heaton,  of  the  edu- 
cational department  of  the  Victor  Talking  Ma- 
chine Co.;  L.  C.  Wiswell,  of  Lyon  &  Healy,  Chi- 
cago; P.  B.  Whitsit,  of  Columbus,  O.;  Dan  J. 
Nolan,  manager  of  May  Co.'s  piano  department 
and  former  president  of  the  Cleveland  Music 
Trades  Association;  F.  W.  Buescher,  local  talk- 
ing machine  dealer;  T.  A.  Davis,  manager  of 
the  Wm.  Taylor  Son  &  Co.'s  talking  machine 
department. 

Secretary  Card,  of  the  association,  read  let- 
ters of  regret  that  they  were  unable  to  be  pres- 
ent from  L.  F.  Geissler,  general  manager  of  the 
Victor  Talking  Machine  Co.;  J.  N.  Blackman, 
president  of  the  National  Talking  Machine  Job- 
bers' Association,  and  from  Henry  Dreher,  a 
leading  piano  and  talking  machine  merchant  of 
the  State. 

Mrs.  Heaton  on  Educational  Work 

Mrs.  Heaton  told  of  the  great  work  the  Vic- 
trolas  are  doing  in  the  schools  of  the  United 
States,  how  they  are  helping  educate  thousands 
of  boys  and  girls  and  how  not  many  years  ago 
when  the  talking  machine  industry  was  yet  in 
its  swaddling  clothes  General  Manager  Geissler, 
of  the  Victor  Co.,  had  a  dream  of  the  vast  pos- 
sibilities of  the  Victrola  as  an  educational  me- 
dium in  the  classrooms  of  the  country.  "And 
that  dream  has  become  a  reality,"  said  Mrs. 
Heaton.  "It  was  hard  work  at  first,  you  may 
believe,  but  we  kept  plugging  away  until  now 
the  talking  machine  is  one  of  the  most  impor- 
tant adjuncts  to  the  educational  curriculum  in 
all  the  great  cities,  and  small  as  well,  of  this 
nation.  Yes,  it  was  indeed  difficult  work  at 
first  to  convince  the  school  superintendents  and 
education  boards  that  the  talking  machine  should 
be  installed  in  the  schools  as  one  of  the  teach- 
ing force.  But  after  repeated  demonstrations 
to  educators  it  was  shown  that  the  talking  ma- 
chine was  equally  efficient  as  the  regular  flesh 
and  blood  teacher  in  broadening  the  child's 
life.  So  gradually  we  gained  a  foothold  in  the 
larger  centers  of  population  and  later  in  the 
country  districts. 

"To-day  the  Victor  Co.  has  talking  machines 
in  6,000  American  municipalities  and  they  are 
welcomed  in  the  schools.  I  expect  to  do  good 
work  in  the  Cleveland  schools  with  the  Victor 
instrument.  Periodically  we  hold  conferences 
of  an  educational  character  at  Camden,  where 
the  subject  of  Victrolas  in  the  schools  is  thor- 
oughly discussed.  We  invite  you  Victor  deal- 
ers to  those  sessions.  It  is  an  annual  event 
that  is  greatly  anticipated  by  talking  machine 
dealers  and  educators  also.  You  talking  ma- 
chine merchants  should  install  educational 
booths  in  your  stores  at  once.  Have  one  or 
two  booths  in  which  only  records  of  an  educa- 


tional, pedagogical  nature  are  played.  Place 
pictures  of  an  educational  nature  on  your  store 
walls.  Help  this  big  work  along.  If  six 
years  have  accomplished  such  wonders  in  the 
talking  machine  educational  line,  what  will  the 
next  six  years  bring?  That,  in  a  large  measure, 
depends  upon  you  and  your  brothers  in  busi- 
ness' throughout  the  United  States." 

L.  C.  Wiswell  Speaks  on  "Co-operation" 

"Co-operation"  was  the  theme  of  L.  C.  Wis- 
well's  address.  He  said  in  part:  "You  have 
been  talking  a  lot  here  to-night  about  charging 
interest  on  instalment  sales.  Lyon  &  Healy 
have  always  been  strong  for  the  interest  game. 
Our  firm  took  in  $25,000  in  interest  charges 
alone  last  year. 

"But  let  us  not  forget  that,  although,  of  course, 
we  are  in  business  to  make  money,  yet  money  is 
not  all  by  any  means.  Service  should  be  the 
watchword  of  all  us  men  in  the  talking  ma- 
chine business.  Service  and  co-operation  go 
hand  in  hand  if  we  would  score  the  highest  suc- 
cess in  the  business  world.  The  most  service 
really  gives  the  most  profit.  Let  us  pause  in 
this  mad  rush  for  dollars  and  look  at  the  em- 
ployes' viewpoint. 

"The  law  of  cause  and  effect  will  work  out 
eventually.  As  ye  sow,  so  shall  ye  reap;  don't 
forget  that.  You  may  fool  your  employes  some 
of  the  time,  but  you  can't  fool  them  all  of  the 
time.  The  employer  and  employe  must  co- 
operate if  the  greatest  success  is  to  come." 
F.  W.  Buescher's  Clever  Verse 

F.  W.  Buescher  recited  an  original  bit  of 
verse  in  the  alphabetical  vein.  That  is  to  say, 
each  letter  of  the  alphabet  started  the  name  of 
a  leading  talking  machine  merchant  in  this  ter- 
ritory. And  it  all  rhymed,  too,  what  is  more. 
The  jingle  was  really  a  clever  piece  of  work 
and  received  great  applause. 

Nolan  Urges  Music  for  the  Camps 

Dan  J.  Nolan  urged  the  dealers  to  send  talk- 
ing machines  to  the  aviation  army  camp  at  Day- 
ton, where  scores  of  young  men  are  in  training 
to  whip  the  Kaiser  via  the  airplanes.  He  said 
he  was  down  at  Dayton  not  long  since  and 
looked  over  the  camp.  He  was  impressed  with 
the  need  of  some  music  for  the  gallant  boys 
who  are  going  to  France  to  do  their  bit  for  the 
Flag.  The  dealers  pledged  their  word  to  send 
plenty  of  machines  and  records  to  the  camp 
without  delay. 


Mr.  Davis,  of  Wm.  Taylor  Son  &  Co.,  said 
that  he  was  sorry  he  opposed  the  interest-charg- 
ing proposition  for  so  long  a  time,  and  that  he 
wished  to  apologize  for  the  fight.  Mr.  Davis 
now  regards  the  interest  charge  as  a  vital  part 
of  the  success  of  the  talking  machine  business 
and  he  is  pushing  the  system  with  all  his  might. 
He  told  a  number  of  funny  stories  in  an  enter- 
taining style  that  caught  his  hearers'  fancy  from 
the  start. 


USING  BILLBOARD  ADVERTISING 


Portland,  Me.,  October  8. — The  United  Music 
Stores  Co.,  550  Congress  street,  which  conducts 
one  of  the  finest  talking  machine  stores  in  the 
State,  has  recently  remodeled  its  warerooms  in 
order  to  handle  its  fast  growing  trade.  The 
company  handles  the  Columbia  line  of  grapho- 


Columbia 


RECORDS,  GRAF0N0LASx 

UMTEP  MUSIC  STORES  CO. 

SSi  \aWGJM5S  ST.  PORTLAND.  ME 

I  CO  FT.     OS***'  ST. 


United  Music  Stores  Co.'s  Billboard  Publicity 

phones  and  records  exclusively  and  has  built 
up  a  splendid  business  with  these  products. 

It  takes  advantage  of  every  opportunity  to 
use  timely  and  effective  publicity,  and  the  ac- 
companying sign  which  appears  on  .the  ball 
field  of  the  local  club  gives  a  fair  idea  of  the 
far  reaching  scope  of  its  publicity  campaign. 
Billboards  and  newspaper  advertising  are  in- 
cluded in  its  publicity  work,  and  that  they  have 
received  excellent  results  from  this  policy  is 
evidenced  in  the  company's  rapidly  growing 
business. 


GUTTMAN  LOCATES  IN  SHEBOYGAN 


John  S.  Guttman  has  joined  the  forces  of  the 
United  States  Phonograph  Corp.,  Sheboygan, 
Wis.,  and  will  have  charge  of  the  electro-plating 
department  of  that  company.  He  will  soon  leave 
for  the  West  with  his  family  and  establish  his 
home  at  Port  Washington,  which  is  convenient 
to  his  new  field  of  operations.  Mr.  Guttman 
was  formerly  with  the  Pathe  Freres  Phonograph 
Co.,  of  Brooklyn,  in  the  same  capacity. 


The  future  is  ours — we  have  but  to  reach  out 
and  take  the  title  deed. 


SCHUBERT 

"THONOGRAPH 


DEALERS  who  prefer  to  handle 
a  high-class  machine  that  will  it- 
self back  up  any  statement  made 
as  to  its  quality  and  construction 
should  apply  to  the  SCHUBERT 


Plays  any  disc  record  without  attachments 
5  Models,  $60  to  $200 


Oar  plan  is  one  dealer  in  a  locality,  with  liberal  newspaper  ad»ertiiin».     Printed  matter  and  information  on  request. 

THE  BELL  TALKING  MACHINE  CORPORATION 

Offices  and  Show  Rooms,  44  W.  37th  St.,  New  York  Factory,  1  to  7  West  139th  St. 

LOCAL  TERRITORIAL  DISTRIBUTORS 

Schubert  Phonograph  Distributing  Co.,  308  Lyceum  Bldg.,  Pittsburgh  Pa 
J.  A.  Ryan,  3231  Troost  Ave.,  Kansas  City,  Mo.  Smith-Woodward  Piano  Co.,  1018  Capitol  Ave.,  Houston,  Tex. 
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The  Trade  In  Boston  And  New  England 

JOHN  H.  WILSON,  MANAGER,  324  WASHINGTON  STREET,  BOSTON,  MASS. 


Boston,  Mass.,  October  4. — The  month  has 
opened  with  a  generally  better  feeling  in  the 
trade.  That  dealers  share  in  the  improved  senti- 
ment is  evidenced  by  the  fact  that  they  have 
made  unusually  early  efforts  to  get  well  stocked 
up  with  goods  before  the  heavy  demand  sets  in. 
Some  dealers  have  been  somewhat  reluctant  to 
order  as  large  a  stock  as  they  would  like  be- 
cause of  the  limited1  storage  facilities;  but  the 
more  daring  ones  secured  their  stock  first  and 
then  hustled  around  to  find  adequate  room  In 
their  own  neighborhood.  In  spite  of  the  early 
placing  of  orders  jobbers  feel  that  there  is  to 
be  a  scarcity  of  machines  in  the  course  of  the 
next  few  weeks. 

Boston  Symphony  to  Make  Victor  Records 

Quite  the  most  important  item  of  news  this 
month  is  the  announcement  that  the  Boston 
Symphony  Orchestra  has  finally  been  induced 
to  accept  the  flattering  overtures  of  the  Victor 
Co.  Accordingly  this  evening  the  entire  body 
of  musicians  left  for  Camden,  N.  J.,  to  remain 
until  Friday.  Elaborate  preparations  have  been 
made  for  the  reception  of  the  orchestra,  which 
will  make  records  under  the  most  improved 
conditions.  The  Boston  season  of  the  Sym- 
phony Orchestra  has  not  yet  begun,  and  the 
players  because  of  this  Camden  engagement 
were  called  together  one  week  earlier  than 
usual,  and  they  have  been  rehearsing  under  the 
direction  of  Assistant  Conductor  Schmidt.  The 
pieces  chosen  for  reproductive  purposes  are 
necessarily  short  and  will  be  brilliant  in  or- 
chestral coloring.  Both  Charles  Ellis,  the  man- 
ager of  the  orchestra,  and  Dr.  Carl  Muck,  the 
conductor,  have  been  greatly  interested  in  this 
undertaking  and  everything  possible  has  been 
done  at  this  end  to  make  this  one  of  the  most 
important  events  in  the  life  of  this  famous 
orchestra,  which  has  no  equal  in  the  country, 
this  by  general  consent.  Conductor  Muck  is 
not  leaving  with  the  orchestra  but  will  get  there 
in  time  to  direct  the  work.  It  is  expected  that 
these  Boston  Symphony  records  should  be  ready 
for  the  public  early  this  fall. 

District  Manager  Bolton  Visits  Dealers 

District  Manager  R.  F.  Bolton,  of  the  Co- 
lumbia Graphophone  Co.,  spent  a  week  in  Bos- 
ton recently  and  in  that  time  visited  many  of 
the  dealers  in  this  territory,  especially  the  large 
accounts.  He  expressed  himself  as  well  satis- 
fied with  the  Boston  situation  so  far  as  the 
Columbia  is  concerned.  Manager  Fred  E.  Mann 
was  over  in  New  York  a  short  time  ago  to  try 


and  hurry  up  the  company's  product  for  which 
he  has  had  such  a  pressing  demand  for  the  past 
few  weeks.  Mr.  Mann  says  that  the  wholesale 
business  is  far  ahead  of  what  it  was  a  year  ago. 
Oscar  W.  Ray  a  Benedict 

Oscar  W.  Ray,  New  England  manager  for  the 
Emerson  Phonograph  Co.,  Inc.,  was  married 
a  few  weeks  ago  to  Miss  Marie  B.  Lyons, 
daughter  of  Mr.  and  Mrs.  Honore  B.  Lyons, 
of  Flatbush,  Long  Island,  and  long  associated 
with  Vogue  in  the  metropolis.  The  ceremony 
took  place  at  the  Chateau  Frontenac,  Quebec, 
and  was  performed  by  Rev.  Andrew  T.  Love, 
D.D.  Following  the  wedding  Mr.  Ray  and  his 
bride  went  to  the  wilds  of  Nova  Scotia,  where 
they  remained  for  a  fortnight  at  the  quarters  of 
the  Kedgemakooge  Rod  and  Gun  Club,  which 
is  thirty  miles  from  Annapolis.  The  couple  are 
due  back  in  Boston  about  this  time. 

Lively  Demand  from  Army  Camps 

An  interesting  feature  of  the  present  war-time 
activities  is  the  demand  for  machines  and  rec- 
ords that  is  coming  from  the  various  military 
camps.  Several  of  the  camps  are  equipped  with 
Victor,  Edison,  Columbia  and  other  makes  of 
machines,  this  provision  having  been  made  in 
many  cases  by  philanthropic  individuals  and  or- 
ganizations before  the  men  went  into  training. 
Now  comes  the  urgent  call  for  more  records 
and  it  has  become  quite  the  thing  for  young 
women  to  hark  to  the  'call  of  their  soldiery 
friends  and  send  them  the  desired  discs.  There 
is  scarcely  a  local  dealer  in  Boston  that  has  not 
lately  been  despatching  good-sized  orders  to 
one  or  another  of  the  several  camps  in  this 
State.  These  talking  machines  have  been  found 
to  be  one  of  the  pleasant  kinds  of  diversions  in 
camp  during  the  evenings. 

W.  A.  Hines  Captures  Whitten  Cup 

The  many  friends  of  W.  A.  Hines  are  con- 
gratulating him  on  being  the  winner  of  the 
President  Whitten  cup,  awarded  for  the  big- 
gest showing  of  the  New  York  and  New  Eng- 
land district  salesmen;  and  what  is  even  better 
Mr.  Hines,  so  they  say,  stands  a  good  chance 
of  again  coming  out  ahead  for  September,  the 
exact  standing  of  the  competing  salesmen  not 
being  known  at  this  writing.  Mr.  Hines,  it  will 
be  recalled,  is  a  comparatively  new  man  in  this 
territory,  having  only  come  up  to  Boston  from 
New  Haven  a  few  months  ago.  As  reflecting 
pleasantly  on  Manager  Mann's  competent  force 
it  is  of  interest,  too,  that  a  close  second  in  this 
race  for  the  premiership  was  C.  C.  Sheppard, 


who  also  is  a  new  man  here,  having  come  lately 
from  Philadelphia,  where  he  is  widely  known  in 
the  trade. 

Cupid  Does  Wholesale  Business 

Cupid  has  been  busy  this  summer  in  the  talk- 
ing machine  business  and  his  visits  to  the 
Grafonola  Co.  of  New  England,  of  which  Arthur 
C.  Erisman  is  manager,  have  been  so  frequent 
that  everyone  is  quite  familiar  with  the  little 
youngster.  Every  time  he  has  shot  forth  his 
arrow  it  has  struck  the  mark  and  among  those 
who  have  been  hit  (of  course  the  injury  wasn't 
serious)  have  been  John  O'Hara,  Roy  Sylves- 
ter, James  Halahan,  Murton  C.  Barstow  and 
Miss  Margaret  Smith,  now  Mrs.  Taylor. 
Fred  Erisman  Pleased  with  Dallas 

The  friends  of  Fred  Erisman,  who  lately  left 
the  wholesale  department  of  the  Columbia  Co. 
to  take  charge  of  a  store  at  Dallas,  Tex.,  have 
heard  pleasantly  from  him.  He  likes  Dallas 
immensely  and  he  says  his  store  at  1011  Elm 
street  is  centrally  located  and  he  is  doing  a 
good  business.  The  only  trouble  is  the  won- 
derful hospitality  of  the  people  who  have  been 
showering  all  sorts  of  courtesies  on  him  and 
Mrs.  Erisman  since  their  arrival. 

J.  F.  Carr  Joihs  Columbia  Staff 

J.  F.  Carr,  who  has  been  manager  of  a  re- 
tail store  in  Providence,  R.  I.,  has  come  to 
Boston  and  is  in  charge  of  the  trade  promotion 
department  of  the  Columbia  Co.  To-morrow 
Mr.  Carr  is  going  to  the  Columbia  factory 
to  make  a  study  of  conditions  first-handed  and 
to  consult  with  some  of  the  head  men.  Since 
being  in  town-  Mr.  Carr  has  made  many  friends 
among  the  Columbia  dealers. 

Hallet  &  Davis  Co.  Activity 

The  phonograph  division  of  the  Hallet  & 
Davis  Co.  has  no  time  these  days  to  watch  the 
many  parades  that  pass  by  the  warerooms,  for 
the  manager  and  salesmen  are  on  the  job  all 
of  the  time.  Orders  are  coming  in  rapidly,  and 
this,  with  the  constant  stream  of  travel  to  the 
phonograph  warerooms,  keeps  the  staff  pretty 
busy. 

The  demand  for  the  Solophone  division  model 
of  the  Pathe  is  one  of  the  things  that  is  keeping 
the  staff  busy,  and  the  regular  Pathephone  styles 
and  Pathe  records  are  running  a  close  second 
in  attention. 

Increased  Call  for  Edisons 

The  F.  H.  Thomas  Co.,  at  691  Boylston  street, 
is  finding  business  very  good  these  days,  and 
there  is  a  greatly  increased  call  for  the  Edison 


THOSE  New  England  Victor  Dealers  who  are  engrossed  in 
the  "better  business  than  ever"  movement  know,  or  will  find 
out  on  investigation,  that  the  quickest  way  to  secure  LARGE 
VICTOR  TURNOVERS  is  through  the  co-operation  offered  by 
Eastern  Victor  Service.  We  have  made  a  specialty  of  filling  orders 
promptly  and  efficiently  and  of  co-ordinating  these  filled  orders 
with  the  sales  promotion  suggestions  of  our  experts         : :         : : 


THE  EASTERN  TALKING  MACHINE  COMPANY 

177  TREMONT  STREET  BOSTON,  MASS. 
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Victor  Distributors 

Many  talking  machine  owners  are  forming  their 
record  buying  habits  now.  Be  sure  they  find  what 
they  want  when  they  come  to  your  store.  Keep 
your  VICTOR  record  stocks  complete. 

We  can  help  you  for  we  have 

The  Largest  and  Most 

Complete  Stock  of 
Records  in  New  England 


Write,  or  Telephone  Beach  1330 


M.  STEINERT  &  SONS  CO.,  35  Arch  St.,  BOSTON 


machines  in  which  the  Thomas  Co.  specializes. 
On  the  Exeter  street  side  of  the  building  there 
is  a  bulletin  board  with  the  words  "Watch 
this  space,"  and  it  daily  is  attracting  much  at- 
tention, for  everybody  passing  to  and  fro,  thus 
becoming  familiar  with  it,  realizes  that  there  is 
to  be  some  interesting  announcement  each  day. 
The  display  of  Edison  models  shown  in  the  win- 
dows is  an  extensive  and  handsome  one. 
Arnold  Feldman  in  Charge  in  Providence 
Manager  Hibshman,  of  the  Vocalion  Co., 
states  that  the  fall  business  has  made  a  good 


start,  and  from  the  inquiries  that  are  being  re- 
ceived in  person  and  by  mail  there  is  every 
indication  that  there  are  some  fine  prospects 
to  be  heard  from  in  the  immediate  future. 
Arnold  Feldman,  who  has  been  attached  to  the 
Boylston  street  establishment  of  the  Vocalion 
Co.  as  floor  manager,  has  been  put  in  charge  of 
the  Providence  store.  Mr.  Feldman  has  made 
a  marked  success  since  coming  with  the  ware- 
rooms  and  has  made  a  number  of  friends  in 
Boston.  Albert  Feldman,  his  brother,  who  has 
been  with  the  Boston  house  for  about  a  year, 


bids  fair  to  be  a  good  salesman  and  already  is 
a  well-informed  man  in  the  business. 

Many  New  Sonora  Agencies 

The  New  England  branch  of  the  Sonora  Pho- 
nograph Co.,  of  which  Richard  M.  Nelson  is 
manager,  has  placed  the  machines  in  several  of 
the  large  furniture  stores  during  the  past 
month,  notably  the  Atkinson  Furniture  Co.,  the 
Morse  Furniture  Co.,  which  handles  the  Sonora 
exclusively;  the  Shawmut  Furniture  Co.  In 
addition  Manager  Nelson  has  placed  the  ma- 
chines in  Taunton  with  the  Bastock  Furniture 
Co.,  in  Lawrence,  in  Everett  with  the  C.  F. 
Faith  Co.,  in  Chelsea  with  the  Garfield  Co.,  and 
in  Waltham  in  the  Bassett  Furniture  Co. 
Through  Manager  Nelson  a  sale  of  $10,000  worth 
of  Sonoras  lately  was  placed  for  shipment  to 
Norway  and  Sweden. 

Same  Interesting  Personals 

Theodore  Bauer,  formerly  of  the  publicity  de- 
partment of  the  Boston  Opera  Co.  and  now 
connected  with  the  Columbia  laboratories,  was 
a  recent  Boston  visitor,  renewing  old  friend- 
ships. 

W.  H.  Wagner,  of  the  Dictaphone  department 
of  the  Columbia,  is  making  great  headway  de- 
spite the  fact  that  he  has  been  here  only  a 
few  months.  He  handles  the  Back  Bay  ter- 
ritory. 

General  Sales  Manager  George  W.  Hopkins 
of  the  Columbia  Co.  is  an  expected  visitor  here 
in  the  course  of  a  few  days. 

Henry  Dolan  has  severed  his  relation  with 
the  Columbia  Co.  and  has  gone  with  the  Grafo- 
nola  Co.,  of  New  England,  where  he  is  back 
with  Arthur  Erisman,  his  old  employer.  Mr. 
Dolan  will  devote  all  his  time  to  window 
dressing. 

C.  D.  Rodman,  of  the  Household  Furniture 
Co.  of  Providence,  and  A.  H.  Fuller,  of  Mans- 
field, were  recent  visitors  to  Manager  Mann,  of 
the  Columbia  Co. 

Mr.  Murphy,  formerly  in  charge  of  the  talk- 
ing machine  department  of  the  old  Henry 
Siegel  Co.  store  in  Boston,  was  a  recent  visitor 
here  from  St.  Louis,  where  he  is  now  located. 

Miss.  Marie  Morrisey,  one  of  the  Edison  ar- 
tistes, was  a  Boston  visitor  a  few  days  ago,  and 
was  pleasantly  entertained  at  the  Boston  office 
of  the  Pardee-Ellenberger  Co.,  Inc. 

The  attaches  of  the  Boston  office  of  the  Par- 
dee-Ellenberger Co.,  Inc.,  have  been  made  ac- 
quainted with  the  marriage  of  T.  E.  Dean,  the 
company's  traveling  man  for  the  State  of 
Maine.  His  bride  was  Miss  May  Kelley  of 
Bangor.  While  Mr.  Dean  and  his  wife  were 
(Continued  on  page  22) 
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embody  needle  perfection. 
The  entire  history  of  the 
talking  machine  industry 
stands  pertinent  witness  to 
this  fact. 


W.  H.  BAGSHAW  CO. 

LOWELL  MASS. 


22 


THE    TALKING    MACHINE  WORLD 


TRADE  IN  BOSTON  AND  NEW  ENGLAND 

(Continued  from  page  21) 

on  their  honeymoon  here  they  were  entertained 
by  Guy  E.  Coner  and  Mrs.  Coner. 

Wallace  Currier,  whom  everybody  remembers 
so  pleasantly  in  Boston,  has  disposed  of  his 
Portland,  Me.,  Edison  shop  and  returned  to  this 
city.  Mr.  Currier,  who  is  well  informed  on  the 
talking  machine  business,  has  several  excellent 
propositions  under  consideration. 

Emilio  De  Gogorza,  the  baritone,  whose 
records  for  the  Victor  are  considered  among 
the  most  popular  on  the  market,  met  with  a 
painful  accident  in  this  city  ten  days  ago  and 
is  now  laid  up  at  the  Hotel  Touraine.  He  was 
near  Copley  Square  when  he  was  struck  by 
an  automobile  and  severely  injured  about  the 
body. 

A  Boston  visitor  a  few  days  ago  was  Alfred 
Telfer,  of  the  Bayonne  Talking  Machine  Co., 
of  Bayonne,  N.  J.,  whose  establishment  is  one 
of  the  largest  in  his  home  city. 

Jerry  Spillane,  formerly  one  of  the  Eastern 
Talking  Machine  Co.  staff,  and  who  went  over- 
seas, has  quite  recovered  from  his  recent  illness, 
so  his  old  friends  hear,  and  is  now  employed  as 
a  cook  at  the  front. 

Miss  Eva  Young,  a  valued  employe  of  the 
Pardee-Ellenberger  Co.,  Inc.,  who  has  been 
with  Manager  Silliman  at  the  Boston  head- 
quarters since  they  were  opened  six  years  ago, 
was  married  September  25  to  Aubrey  R.  Good- 
win, and  the  best  wishes  of  the  bride's  friends 
took  very  palpable  form.  Mr.  and  Mrs.  Good- 
win are  to  live  in  Melrose  where  they  are 
building  a  new  home. 

Mr.  and  Mrs.  Harry  Rosen  have  sent  out  cards 
announcing  the  arrival i  at  their  home,  6  Ivy 
street,  Fenway,  Boston,  on  September  4,  of 
Harry  Leon  Rosen,  who  is  already  giving  evi- 
dence that  he  is  a  "talker"  of  some  importance. 


NEW  DITSON  BUILDING  OPENED 

Victor  Department,  Under  the  Management  of 
H.  A.  Winkelman,  Conveniently  Located  on 
Second  Floor  of  Ten-Story  Structure 


Boston,  Mass.,  October  4. — The  Victor  depart- 
ment of  the  Oliver  Ditson  Co.  is  now  splen- 
didly located  in  the  new  store,  178  and  179  Tre- 
mont  street,  near  the  corner  of  Boylston  street. 
The  building  is  of  white  marble  and  is  one  of 
the  handsomest  structures  along  this  thorough- 
fare. The  Victor  department  is  located  on  the 
second  floor  and  from  the  front  windows  there 
is  a  splendid  view  across  Boston  Common. 
Manager  Henry  A.  Winkelman  has  a  finely 
equipped  office  and  he  has  been  giving  the  most 
careful  attention  to  getting  settled  as  soon  as 
possible  after  the  company  moved  into  the 
building.  On  two  sides  of  the  floor  are  the 
booths  and  these  are  as  soundproof  as  it  is 
possible  to  make  them.  These  rooms  are  all 
open  to  the  daylight.  Persian  rugs  cover  the 
floor,  and  these,  with  the  handsome  furnishings, 
give  a  homey  aspect  to  the  rooms.  The  depart- 
ment is  reached  by  excellent  elevator  service. 
Manager  Winkelman  and  his  competent  staff  are 
to  be  congratulated  on  having  so  handsome, 
convenient  and  well  appointed  a  place. 


TAKES  OVER  PROVIDENCE  STORE 


Arthur  C.  Erisman  Now  in  Charge  of  Depart- 
ment of  Collender,  McAuslan  &  Troup  Co. 


A  man's  memory  proves  that  it  is  much  easier 
to  forget  what  to  remember  than  to  remember 
what  to  forget. 


The  New  Oliver  Ditson  Building 


Providence,  R.  I.,  October  4. — Arthur  C.  Eris- 
man, of  the  Grafonola  Co.  of  New  England, 
with  headquarters  in  Boston,  has  taken  over  the 
talking  machine  department  of  the  Collender, 
McAuslan  &  Troup  Co.  of  this  city,  and  he  says 
he  is  going  to  make  that  place  the  center  of 
good  music  and  he  will  press  hard  for  cultivat- 
ing a  better  taste  for  the  best  in  this  field.  The 
department  is  on  the  third  floor  of  the  store 
which  is  located  in  Weybosset  street  and  is 
handsomely  furnished  and  equipped. 


A  2c.  STAMP 


will  bring  you  all  the  information  regarding  an 

agency  for  the 

Pathephone  and 
Pathe  Records 


Get  a  business  of  your  own. 
Establish  a  profitable  agency. 
Drop  us  a  line — a  2c.  stamp  will  do  the  work. 

A.  VICTOR  &  CO. 


Pathe  Distributors 


MAIN  AND  GENESEE  STREETS 


BUFFALO,  N.  Y. 


Supplement — The  Talking  Machine  World,  October  15.  1917 


Otto  Heineman  Phonograph  Supply  Co. 

INCORPORATED 

25  WEST  45th  STREET,  NEW  YORK 
FACTORIES,  ELYRIA,  O.— NEWARK,  N.  J.— PUTNAM,  CONN. 

CHICAGO  ATLANTA  SEATTLE  CINCINNATI  TORONTO 


We  announce  the  Amalgamation  of  the 

Otto  Heineman  Phonograph  Supply  Co.,  Inc. 

NEW  YORK,  N.  Y. 
and 

John  M.  Dean,  Inc. 

PUTNAM,  CONN. 


Plant  of  John  M.  Dean  Division,  Putnam,  Conn. 


The  world-famous  DEAN  NEEDLES  will  continue  to  be 
manufactured  under  the  present  efficient  management  of 
Messrs.  Charles  E.  Dean  and  John  M.  Dean,  Jr.,  and  this  plant 

will  be  known  as  the 

JOHN  M.  DEAN  DIVISION 

of  the 


OTTO  HEINEMAN  PHONOGRAPH  SUPPLY  CO.,  Inc. 
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NEW  ORLEANS  A  BUSY  TALKING  MACHINE  TRADE  CENTER 

Jobbers  and  Dealers  Tell  of  Increasing  Sales  for  Talking  Machines  and  Records  With  Outlook  for 
Fall  and  Winter  as  Excellent — Now  Concentrating  on  Records  for  Christmas  Delivery 


New  Orleans,  Lav  October  6. — Business  con- 
ditions in  the  Crescent  City  and  throughout  the 
South  generally  are  excellent  and  the  outlook 
is  such  as  to  incline  talking  machine  men  gen- 
erally to  believe  that  the  present  fall  and  coming 
winter  will  be  productive  of  splendid  results  in 
a  sales  way.  This  is  the  opinion  of  dealers 
handling  all  makes  of  machines.  The  views  of 
the  majority  are  to  be  found  in  the  following 
summary  of  conditions. 

Howard  Weber,  manager  of  the  wholesale 
Victrola  department  of  Philip  Werlein,  Ltd., 
reports  unusual  business  for  the  present  month, 
although  he  has  been  considerably  handicapped 
by  reason  of  the  small  machine  shipments  from 
the  factory.  The  outlook  for  fall  is  the  most 
promising  in  this  section  of  the  country  for  a 
number  of  years,  and  the  prospects  for  fall  busi- 
ness are  exceedingly  bright. 

Ashton  Music  Co.,  Victor  dealer,  states  its 
business  has  increased  considerably  over  corre- 
sponding month  of  last  year. 

Grafonolas  and  records  are  moving  faster 
than  previous  years  and  becoming  more  popular 
every  day  in  New  Orleans,  so  says  W.  J.  Wright, 
manager  of  the  Grafonola  department  of  the  L. 
Grunewald  Co.,  Inc.  Patriotic  records  are  in 
great  demand,  and  the  large  record  sales  are  due 
to  the  latest  hit,  "Where  Do  We  Go  From 
Here?"  Mr.  Wright  made  a  change  in  the  de- 
partment so  as  to  be  ready  for  the  large  Christ- 
mas trade.  He  has  included  Mr.  Lohit  on  his 
sales  force,  and  Miss  Burton  is  holding  down  the 
stenographic  end  and  taking  in  the  cash. 

The  Victrola  department  at  Maison  Blanche 
has  contributed  a  talented  vocalist  to  the  New 
Orleans  public  in  the  person  of  John  Polizzi, 
a  popular  member  of  the  sales  force.  Young 
Polizzi  made  his  professional  debut  at  the  Strand 
Theatre,  the  highest  class  place  of  amuse- 
ment in  the  city,  last  week  and  fairly  took  his 
audience  by  storm  with  his  fine  tenor  voice. 


The  week  previous  he  sang  behind  the  scenes 
to  add  realism  to  a  certain  picture  and  made  such 
an  impression  that  patrons  demanded  to  know 
his  identity  and  to  see  him  before  the  foot- 
lights. Subsequently  he  came  forth  in  "Vesti  la 
giubba"  from  "Pagliacci,"  and  because  of  his  en- 
thusiastic reception  was  promptly  engaged  for 
another  week. 

The  third  night  of  his  appearance  in  the 
"sob  song"  was  set  aside  as  "Maison  Blanche" 
night  at  the  Strand  and  a  big  representation  of 
his  friends  from  the  store  turned  out  in  compli- 
ment to  him.  At  the  conclusion  of  his  singing 
Polizzi  was  presented  with  a  massive  loving 
cup  made  of  flowers,  the  gift  of  a  coterie  of  his 
admirers. 

S.  J.  Schwartz,  a  firm  member  and  son  of  the 
general  manager  of  the  store,  whose  interested 
hobby  is  theatricals,  is  guiding  the  young  Italian 
and  predicts  for  him  a  brilliant  future.  Mr. 
Schwartz  looks  to  a  future  either  in  opera  or 
concert  work  and  intends  he  shall  make  a 
diligent  study  to  attain  that  end. 

As  a  result  of  the  newspaper  publicity  given 
the  event  the  Victrola  department  was  up  for 
a  focus,  a  decided  impetus  to  business  being  the 
result. 

F.  W.  C.  Hayes,  manager  of  Philip  Werlein, 
Ltd.,  retail  Victrola  department,  reports  a  very 
satisfactory  business  for  the  month  of  Septem- 
ber, even  though  handicapped  by  a  shortage 
of  machines.  "We  have  put  all  our  efforts  in 
plugging  the  record  business,"  said  Mr.  Hayes. 
"We  have  been  using  a  few  novel  ideas  to  get 
this  business  and  the  results  have  been  very 
gratifying.  We'  have  been  featuring  buying 
Victrolas  for  Christmas  delivery  and  this  has 
proven  to  be  an  exceedingly  good  business  getter 
even  this  far  in  advance  of  the  holidays  and  we 
can  already  report  a  fine  business  along  these 
lines." 

Miss  Bernice  Jalenak,  of  the  Dugan  Piano 


Co.,  Victor  dealer,  has  just  returned  from  an 
extensive  trip  East,  combining  both  business 
and  pleasure.  She  states  that  the  problem  with 
her  concern  is  not  selling  but  getting  enough 
Victor  goods  to  supply  the  demand.  A  lot  of 
additional,  up-to-date,  sound-proof,  demonstra- 
ting booths  have  just  been  installed.  Miss  Jale- 
nak says  the  September  sales  have  "broken  all 
records." 

Miss  Edna  Huff,  manager  of  the  Victrola  de- 
partment of  the  Collins  Piano  Co.,  reports  that 
their  record  business  has  increased  to  such  an 
extent  that  they  have  been  forced  to  add  two 
extra  boys  to  their  delivery  force,  in  addition 
to  their  regular  auto  service.  Some  extra  booths 
and  a  mezzanine  floor  have  been  incorporated 
into  their  store,  the  mezzanine  to  be  reserved 
for  interviews  with  patrons  as  well  as  employes. 
Three  style  XVII  have  been  sold  in  the  past 
month  and  prospects  for  as  many  more  in  the 
near  future.  The  record  business  has  exceeded 
that  of  September,  1916. 

One  of  the  most  successful  ideas  of  the  Edi- 
son Diamond  Disc  Shop  is  the  dance  studio  in 
connection  with  the  store.  They  have  engaged 
Gladys  Louque,  who  is  well  known  as  a 
teacher,  to  instruct  the  children.  The  Diamond 
Disc  Shop  pays  part  of  the  child's  tuition.  So 
far  a  large  number  of  children  have  enrolled, 
and  they  all  seem  to  be  very  enthusiastic.  An- 
other feature  is  the  daily  concerts,  to  which  the 
public  is  invited,  and  has  proven  to  be  quite  a 
drawing  card. 


THE  RELIABLE  "TALKER"  MAN 

Here's  to  the  steadfast,  reliable  man. 

The  man  with  the  tongue  that's  true, 
W  ho  won't  promise  to  do  any  more  than  he  can, 

But  who'll  do  what  he  says  he'll  do. 

He  may  not  be  clever;  he  is  often  quite  blunt, 

Without  either  polish  or  air; 
But,  though  it's  not  in  him  to  "put  up  a  front," 

When  you  need  him  he's  always  there. 

So  here's  to  the  man  on  whom  one  can  reiy, 

And  here's  to  his  lasting  success! 
May  his  species  continue  to  multiply 

And  his  shadow  never  grow  less — Chicago  Tribune. 


Victor  Distributors 
KANSAS  CITY,  MISSOURI 


All  orders  shipped  on  the  day  received 
if  the  goods  are  in  the  house.  Stocks 
are  as  complete  as  manufacturing  condi- 
tions permit. 
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Selling  Later 


For  Victrola  IV,  Columbia  No.  15 
or  other  small  machines 
33"  High.    Top,  17"xl7" 


No.  20.  Cabinet 
For  Victrola  IX  and  IXa 
33^"  High.   Top,  2234"  Deep  and  19"  Wide 
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I   FOUR  I 

BIG 
I  STYLES  | 
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The  universal  popu- 
larity and  demand, 
each  Fall  and 
Winter,  for  such 
styles  as  these  com- 
pels us  to  ask  that 
dealers  estimate 
their  needs  and 
place  their  orders 
for  these  models 
immediately. 

It  may  be  impossible  for 
us  to  manufacture  and 
ship  cabinets  fast  enough 
to  meet  your  needs  later 
on  in  the  year. 

Think  it  over  and  act  now — 
this  very  minute  ! 

SALTER  MFG.  CO. 

337-49  N.  Oakley  Boulevard 

CHICAGO,  ILL. 


New  Salter  Cabinet,  Model  No.  27 
For  Victrola  IX  and  IXa 
ZZy2"  High.    Top,  22%"xl9" 


No.  111.    Cabinet  (Opened) 
For  Columbia  "Favorite"  $50.00  Machine 
33^"  High.    Top,  23"xl9^" 


THE    TALKING    MACHINE  WORLD 


25 


STRIKING  EMERSON  DISPLAY 

At  French-American  Red  Cross  War  Exhibition 
Recently  Held  at  Coney  Island 


The  Emerson  Phonograph  Co.,  of  New  York, 
installed  an  unusually  effective  display  booth 
in  the  French-American  Red  Cross  War  Exhi- 


VICTOR  CO.  OFFERS  ASSURANCE 

Advises  Jobbers  and  Dealers  That  It  Has  Ob- 
served All  Provisions  of  the  New  Federal 
Child  Labor  Act  Recently  Enacted 


Emerson  Display  at  Red  Cross  War  Exhibition 

bition  at  Coney  Island,  which  received  a  great 
deal  of  attention  from  visitors  to  the  exhibit. 

The  numerous  stirring  patriotic  selections 
from  the  Emerson  October  records  were  played 
from  time  to  time  and  the  excellent  recording 
of  George  M.  Cohan's  big  song  hit  "Over  There" 
was  featured  at  frequent  intervals,  achieving 
great  popularity  with  the  visitors.  Judging  from 
the  crowds  around  the  Emerson  music  booth, 
the  public  considered  it  one  of  the  attractions 
of  the  exhibit. 


Between  "Let  the  buyer  beware!"  and  "The 
customer  is  always  right!"  there  are  centuries 
of  difference — and  ages  of  improvement. 


Under  date  of  September  21,  the  Victor  Talk- 
ing Machine  Co.  sent  to  its  distributors  and 
dealers  the  following  letter  regarding  the  com- 
pany's responsibility  under  the  Federal  Child 
Labor  Act.  The  letter  was  signed  by  Louis  F. 
Geissler,  general  manager,  and  was  as  follows: 

"Several  of  our  wholesalers  are  laboring  under 
the  erroneous  impression  that  the  Federal  Child 
Labor  Act,  effective  September  1,  1917,  makes  it 
incumbent  upon  us  to  stamp  our  invoices  or 
bills  of  lading  that  our  goods  are  manufactured 
in  accordance  therewith. 

"We  learn,  after  consultation  with  counsel, 
that  the  pertinent  provisions  of  that  law  are  as 
follows: 

"  'No  producer,  manufacturer,  or  dealer  shall 
ship  or  deliver  for  shipment  in  interstate  or 
foreign  commerce  .  ■  .  .  any  article  or  com- 
modity the  product  of  any  mill,  cannery,  work- 
shop, factory  or  manufacturing  establishment 
situated  in  the  United  States,  in  which  within 
thirty  days  prior  to  the  removal  of  such  product 
therefrom  children  under  the  age  of  fourteen 
years  have  been  employed  or  permitted  to  work, 
or  children  between  the  ages  of  fourteen  years 
and  sixteen  years  have  been  employed  or  per- 
mitted to  work  more  than  eight  hours  in  any 
day,  or  more  than  six  days  in  any  week,  or  after 
the  hour  of  seven  o'clock  postmeridian,  or  before 
the  hour  of  six  o'clock  antemeridian.    .    .  . 

"  'Provided,  that  no  dealer  shall  be  prosecuted 
under  the  provisions  of  this  Act  for  a  shipment, 
delivery  for  shipment,  or  transportation  who 
establishes  a  guaranty  issued  by  the  person 
by  whom  the  goods  shipped  or  delivered  for 
shipment  or  transportation  were  manufactured 
or  produced,  resident  in  the  United  States,  to 
the  effect  that  such  goods  were  produced  or 
manufactured  ...  in  a  mill,  cannery,  work- 
shop, factory  or  manufacturing  establishment, 


in  which  within  thirty  days  prior  to  the  re- 
moval of  such  goods  therefrom  no  children 
under  the  age  of  fourteen  years  were  employed 
or  permitted  to  work,  nor  children  between 
the  ages  of  fourteen  years  and  sixteen  years 
employed  or  permitted  to  work  more  than  eight 
hours  in  any  one  day  or  more  than  six  days  in 
any  week  or  after  the  hour  of  seven  o'clock 
postmeridian  or  before  the  hour  of  six  o'clock 
antemeridian.' 

"Therefore,  we  are  advised  that  the  law  does 
not  provide  that  manufacturers  shall  mark  bills 
of  lading  to  show  that  child  labor  has  not  been 
employed  or  permitted  in  the  manufacture  of 
goods  covered,  and  we  presume  your  desire 
is.  simply  to  assure  yourselves  that  you  are 
under  no  liability  in  respect  to  the  law  in  han- 
dling Victor  products.  To  stamp  our  invoices 
and  bills  of  lading  would  involve  much  work 
which  we  deem  entirely  unnecessary.  We,  there- 
fore, suggest  that  you  accept  this  assurance  that 
no  provision  of  the  Federal  Child  Labor  Law 
is  violated  in  the  manufacture  of  this  company's 
products." 


ARGUES  FOR  RESALE  PRICE  FIXING 


Washington,  D.  C,  October  3. — Manufactur- 
ers and  retailers  appeared  before  the  Federal 
Trade  Commission  to-day  and  urged  measures 
to  permit  manufacturers  to  fix  a  resale  price  on 
products.  The  Supreme  Court  has  held  that 
contracts  requiring  retailers  to  maintain  factory 
marked  prices  violate  the  anti-trust  laws.  The 
commission  was  asked  to-day  to  support  the 
Stevens  bill  legalizing  the  fixing  of  resale  prices. 


ENTER  THE  ROLANDO  RECORD  FILE 


Los  Angeles,  Cal.,  October  6. — F.  J.  Hart,  of 
the  Southern  California  Music  Co.,  of  this  city, 
announces  the  Rolando  record  file,  which,  by 
pressing  a  button  corresponding  to  the  compart- 
ment, delivers  the  record  into  the  hand  of  the 
operator. 


Why  Acme  Die-Castings 

Have  Preference  Among  All 
Leading  Phonograph  Makers 


In  perfecting  the  Phonograph  it  became  very  necessary  to  eliminate 
at  the  minor  curve  of  the  elbow  of  the  tone  arm  because  it  choked  and  restricted  the 
full,  round  clear  tone  that  the  manufacturers  and  designers  so  much  desired.  The  prob- 
lem was  brought  to  the  Acme  Die-Casting  engineers,  who  designed  and  constructed 
dies  which  produced  a  tone  arm  elbow  with  the  former  sharp  corner  changed  into  a 
sweeping  curve  through  which  the  tones  when  on  the  instrument  flowed  clear  and 
strong.  The  above  illustration  shows^what  the  Acme  service  produced.  Of  course 
the  manufacturers  were  delighted.  Itjis  significant,  however,  to  add  that  Acme  Die- 
Castings  are  in  growing  demand  by  the  foremost  phonograph  makers  today.  We 
shall  be  pleased  to  talk  over  any  similar  proposition  with  you  and  submit  estimates. 


Acme  D 

Bush  Tfermi 


BOSTON,  176  Federal  Street 
PHILADELPHIA,  Widener  Bldg. 
DETROIT,  965  Woodward  Ave. 
PITTSBURGH,  Empire  Bldg. 


Corporation 

a  3d  Ave. 


TRADE      M  ARrt 


CHICAGO,  549  Washington  Blvd. 
ST.  LOUIS,  1023  Vandeventer  Ave. 
NEW  YORK,  120  Broadway 
ROCHESTER,  36  Morningside  Park 
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LYRAPHONE  CO. 

0/ AMERICA 

MANUFACTURERS  OF 

LYRIC  RECORDS 


NOW  DELIVERING  ORDERS  FOR  10" 
AND  12"   DOUBLE-FACED  RECORDS 


STANDARD  AMERICAN 
CATALOGUE 


also 


RECORDS  IN  THE  FOLLOWING 
FOREIGN  LANGUAGES 


NEAPOLITAN 

ITALIAN 

FRENCH 

POLISH 

RUSSIAN 

RUTHENIAN 

LITHUANIAN 

GERMAN 

SCHWABISH 


HUNGARIAN 
JEWISH 
HEBREW 
BOHEMIAN 
SLOVAK 
CROATIAN 
SERVIAN 
ROUMANIAN 
ETC.,  ETC. 


Address  All  Communications 
GENERAL  OFFICES 

12-14  WEST  37th  STREET 
NEW  YORK,  N.  Y. 


FACTORY 

BROOKLYN,  N.  Y. 
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The  Columbia  Grafonola  100  is  the  biggest 
$100  worth  you  can  offer  your  customers. 
It  has  everything  they  want  in  a  talking 
machine  at  a  reasonable  price. 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


NOVELTY  IN  DEMONSTRATION  ROOMS 

Silverstone  Music  Co.  to  Have  No  Machines  Vis- 
ible, at  Least  in  Operation,  in  Demonstration 
Rooms  in  New  Home — Novel  Concert  Hall 

St.  Louis,  Mo.,  October  4.— When  the  Silver- 
stone  Music  Co.  opens  its  new  store  some  time 
after  November  1,  President  Silverstone  hopes 
to  have  in  working  order  a  decided  novelty  in 
the  way  of  machine  demonstration  rooms.  In 
these  rooms  there  will  be  no  machine  visible, 
at  least  no  machine  in  operation.  There  may 
be  one  there  merely  as  a  decorative  feature,  but, 
if  so,  it  will  be  made  very  evident  to  the  per- 
son that  this  machine  is  not  producing  the 
music  he  hears. 

The  same  will  be  true  of  the  concert  hall. 
In  this  hall  the  stage  and  the  machine  will  be 
invisible  and  the  auditors  will  be  forced  to  pass 
opinion  on  the  music  solely  from  a  sense  of 
hearing,  not  in  any  part  from  watching  the 
machine  that  is  producing  it. 

"The  .problem  I  am  seeking  to  solve  is  one 
of  psychology,"  declares  Mark  Silverstone, 
president  of  the  company  and  who  worked  out 
the  plans  for  the  first  of  the  Edison  Disc  ma- 
chine tone  tests  on  a  large  scale.  "I  have  for 
a  long  time  been  wondering  just  how  much  of 
the  'canned  music'  impression  and  the  ideas 
of  comparison  of  the  value  of  talking  machines 
was  due  to  sight.  The  prospect  sees  the  ma- 
chine and  passes  judgment  on  whether  that  ma- 
chine compares  in  appearance  with  another  ma- 


chine and,  I  believe;  carries  this  judgment  into 
his  value  of  the  tone  or  music  value  of  the 
machine.  I  want  to  determine  how  much  this 
is  true. 

"I  am  arranging  a  series  of  demonstration 
rooms  where  no  playing  machine  will  be  visible 
but  where  it  can  be  made  visible  at  any  time. 
The  idea  will  be  to  take  the  prospect  into  the 
room  and  turn  on  the  music  from  the  invisible 
machine  without  warning.  Then  it  must  be  up 
to  the  customer  to  pass  judgment  on  what  he 
hears,  not  what  he  sees.  I  confess  a  strong 
personal  interest  in  this  problem." 

Mr.  Silverstone  believes  that  he  has  worked 
out  the  "stage  setting"  of  this  problem  in  his 
designs  for  the  new  building  that  he  is  equip- 
ping as  the  future  home  of  the  Edison  in  St. 
Louis.  The  designs  and  material  will  be  in 
keeping  with  the  Edison  product  throughout. 
The  front  of  the  main  floor  room  is  designed  in 
a  general  way  in  what  is  called  "bank  style," 
handsome  and  dignified.  The  woodwork  on  the 
main  floor  will  be  quartered  sawn  oak,  silver 
gray  finish,  which  is  the  handsomest  thing  in 
business  finish  shown  here  in  a  long  time. 


TO  CONTINUE  VICTROLA  DEPARTMENT 

Lord  &  Taylor,  New  York,  have  removed  all 
pianos  and  player-pianos  from  their  premises, 
and  while  no  definite  announcement  has  been 
made,  it  is  understood  that  they  will  retire 
from  the  piano  business.  The  Victroia  depart- 
ment will  be  continued. 


Lamsimg 


Khaki 
Moving  Covers 

Protect  from  Rain  and  Dust 

and  will  enable  you  to  deliver  your 
phonographs  free  of  blemishes  of 
all  kinds. 


No.  3  Carrying  Strap  Shown  in  Cut,  $1.00 

These  covers  are  made  of  Government  Khaki,  interlined  with  heavy  felt  or 
cotton,  fleece-lined,  quilted  and  properly  manufactured.  Perfect  protection 
in  all  weather. 

Use  the  Lansing  Khaki  Moving  Cover  and 
your  delivery   troubles   will    be  over. 
Write  for  booklet 


GRADE  B 


GRADE  A 

Carrying  Straps  Extra 


$5-00 

$7-5Q  E.  H.  LANSING 


611  Washington  St.  BOSTON 


SLIP  COVERS 


for  the  Wareroom  and  the  Home.  Now  is  the  time 
they  will  be  wanted.  Write  for  Samples  and  Prices. 


WHITE  WITH  THOS.  GOGGAN  &  BRO. 


Will  Manage  Wholesale  Department  of  Promi- 
nent Texas  Music  House — Formerly  on  Trav- 
eling Staff  of  the  Victor  Talking  Machine  Co. 


Houston,  Tex.,  October  1.— W.  P.  White,  for- 
merly connected  with  the  traveling  department 
of  the  Victor  Talking  Machine  Co.,  has  joined 


W.  P.  White 

the  forces  of  Thos.  Goggan  &  Bro.,  of  this  city, 
and  will  manage  the  wholesale  branch.  Mr. 
White's  experience  in  both  wholesale  and  re- 
tail lines  of  a  specialty  selling,  together  with 
the  most  efficient  training  the  Victor  Co.  gives 
its  travelers,  has  well  fitted  him  to  assist  the 
Victor  retailers  in  this  section  of  the  country. 
Thos.  Goggan  &  Bro.,  who  have  establishments 
at  Houston  and  Galveston,  are  wholesalers  of 
Victrolas  and  records. 


RECEIVER  FOR  E.  B.  JORDAN  &  CO. 


A  petition  in  bankruptcy  was  filed  late  last 
month  against  Ed.  B.  Jordan  &  Co.,  Inc.,  129 
Degraw  street,  Brooklyn,  by  the  following 
creditors:  David  Doland  &  Co.,  S.  W.  Connell 
and  Michael  J.  Fogarty.  Judge  Veeder  appointed 
Oscar  A.  Lewis  receiver  in  bond  of  $25,000.  E. 
B.  Jordan  &  Co.  have  long  been  known  in  the 
talking  machine  trade  as  manufacturers  of 
cabinets. 

Later  Mr.  Jordan,  who,  by  the  way,  was  for- 
merly Collector  of  Internal  Revenue  in  Brook- 
lyn, filed  a  voluntary  petition  in  .bankruptcy  in 
the  Federal  Court,  estimating  his  liabilities  at 
$465,242  and  his  assets  at  $104,500. 


WHY  HE  SMILED 

"Now,"  began  the  careful  buyer,  "suppose  we 
get  right  down  to  bed  rock  prices."  The  sales- 
man smiled  compassionately.  "  'Home,  James!'  " 
he  murmured  to  the  imaginary  chauffeur,  "Bed 
rock  is  not  where  any  prices  loaf,  just  now. 
Suppose  we  step  into  the  hydro-airplane — and 
see  if  we  can  catch  up  with  these  prices  before 
they  reach  Mars!" 
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"Gennett 
Records 


65c  to  $1.25 
Double- sided 


Hill  and 
Dale  Type 


150  lines  to 
the  inch 


WHAT  have  you  to  offer  to  meet  the  tremendous  demand 
for  the  phonograph  record  today? 

The  question  with  the  dealer  today  is  the  record  question.  The  phono- 
graph cannot  be  sold  without  the  record  and  the  record  is  the  backbone  of 
the  phonograph  business. 

But  heretofore  the  dealer  has  not  been  able  to  offer  a  satisfactory 
phonograph    record    without    advertising    the   competitor's  phonograph. 


The  "Gennett  Record" 


is  the  first  high  class  record  offered  to  meet  the  increasing  record  demand 

for  all  lines  of  instruments. 


The  'Gennett  Record"  Library  offers  an  excellent 
assortment  of  numbers  which  will  enable  you  to  build  up 
a  strong  record  business,  yet  it  is  not  so  large  as  to  require 
a  prohibitive  initial  investment. 


company  with  unquestioned  repute  and  an  international 
musical  reputation. 


"Gennett  Records"  at  65c  to  $1.25  will  meet  a 
popular  demand,  and  stocking  our  complete  offering  now 
enables  you  to  start  a  strong  record  business  at  the  right 
time  and  puts  you  in  a  position  to  supply  a  ready  market. 


The  sale  of  Gennett  Records"  does  not  restrict  you 
to  any  territory  nor  to  any  make  of  instrument. 


The  'Gennett  Record"  is  a  safe  investment  inas- 
much as  we  assume  responsibility  and  assure  protection 
such  as  will  permit  of  your  stock  being  fresh  and  up- 
to-date  at  all  times.    You  have  back  of  you  a  strong 


"Gennett  Records"  are  of  the  Hill  and  Dale  type, 
150  lines  to  the  inch.  They  should  be  played  with  a 
steel  needle.  By  the  use  of  a  small  inexpensive  attach- 
ment that  can  be  played  on  instruments  not  regularly 
equipped  for  their  use. 


The  "Gennett  Record"  dealer  is  supplied  free  with  monthly  bulletins  announc- 
ing the  release,  and  new  supplements  for  the  convenience  of  his  patrons 


The  business  of  the  dealer  who  wants  to  establish  a  permanent,  profitable,  unrestricted 

record  trade  at  a  small  outlay  is  solicited 


GENNETT  RECORDS 


9  East  37th  Street 


NEW  YORK.  N.  Y. 


Division  of  the  Starr  Piano  Company 
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The  Difference  Between  Helping  a  Customer 
to  Buy  and  Merely  Selling  Him  ■■■■  ■■■■  By  e.  a.  Schmidt 


-  This  article  is  taken  from  an  address  recently  delivered 
before  the  Advertisers'  Club  of  Davenport,  la.,  by  E.  A. 
Schmidt,  of  the  Schmidt  Music  Co.,  and  contains  ideas 
which  are  well  worth  the  serious  consideration  of  all  sales- 
men in  the  talking  machine  industry^ 

Some  one  has  aptly  said,  "Advertising  is  not 
to  sell  goods,  it  is  to  enable  people  to  intelli- 
gently and  economically  buy  goods."  There  is 
entirely  too  much  selling  in  stores  these  days. 
There  is  too  little  of  helping  the  customer  to 
buy. 

The  other  day  I  met  a  man  who  said  to  me, 
"I  like  So  &  So's  clothes,  but  one  day  I  fell  into 
the  hands  of  a  salesman  who  simply  talked  a 
suit  of  clothes  on  my  back.  I  asked  for  a  cer- 
tain kind  of  suit.  Had  made  up  my  mind  that 
it  was  what  I  wanted  this  time.  The  salesman 
pulled  out  one  such  suit.  He  made  no  effort 
to  tell  me  the  good  in  that  article,  but,  on  the 
contrary,  immediately  started  in  putting  forth 
an  array  of  unwelcome  and  flimsy  arguments 
why  I  should  not  have  it  and  proceeded  to  pull 
down  another,  saying  'this  is  what  you  want.' 
I  fell  for  the  talk  and  unwillingly  bought  the 
suit." 

You  might  say  that  it  was  the  customer's 
fault  that  he  took  the  suit.  I  say  it  wasn't. 
That  suit  was  sold  to  him — he  was  under  the 
spell  of  a  good  talker.  And  to  prove  to  you 
that  it  was  bad  salesmanship  I'll  tell  you  that 
the  customer  brought  it  back  later! 

You  see,  when  he  got  away  from  the  spell  of 
the  salesman's  oratory,  and  he  could  judge 
coolly,  he  didn't  like  the  suit  at  all.  This  proves 
the  positive  reaction  on  such  "bad  service"  and 
discounts'  the  pulling  power  of  that  store's  ad- 
vertising. 

Every  sale  doesn't  do  a  store  good.  If  the 
customer  is  not  rendered  a  real  service;  if  he  is 
unduly  influenced;  if  no  consideration  is  taken 
of  his  natural  taste;  if  the  purchase  is  re- 
luctantly accomplished — that  sale  is  a  failure. 

A  few  moments  devoted  to  finding  out  the 
purpose  and  conditions  under  which  an  article 
is  to  be  tised,  before  ever  showing  it,  is  a  most 
considerate  and  appreciative  service  to  the  cus- 
tomer. 

You  must  cleverly  discover  his  likes  and  dis- 
likes; you  must  help  him  find  what  he  wants — 
and  when  he  sees  it  he  will  experience  a  thrill 
of  satisfaction  that  will  win  for  you  a  place  in 
his  affections.  Then  he  will  begin  to  ask  for 
you  by  name, 

And  then  you'll  know  that  he  thinks  of  you 
as  a  friend  who  serves  instead  of  a  salesman 
that  sells. 

Personally,  I  like  the  terms  "service-men"  and 
"service-women" — instead  of  "salesmen"  and 
"saleswomen." 

Salesmen  differ  in  their  ability  to  sense  the 
customer's  preferences.  The  prospective  cus- 
tomer hasn't  the  time  nor  would  he  have  the 
patience  to  see  all  things  you  have.  You  must 
be  able  to  find  out  quickly  what  the  prospective 
customer  wants. 

While  you  are  busy  sizing  him  up,  he's  sizing 
you  up.  If  you  seem  to  "flounder" — if  you  im- 
press him  that  you  are  undecided  as  to  what  he 
ought  to  have — he  will  lose  his  confidence  in 
you,  and  when  that  happens— "Good-bye." 

He  will  then  approach  every  article  offered 
with  an  air  of  suspicion.  He  will  take  sugges- 
tions with  a  grain  of  salt — and  you'll  have  a 
much  harder  time  selling  him  than  if  you  had 
won  his  confidence  from  the  start. 

Your  approach  is  most  important.  As  soon 
as  you  put  your  foot  forward  the  customer  is 
on  the  alert — he  is  beginning  to  size  you  up. 
He  is  saying  to  himself  something  like  this: 
"Is  this  chap  going  to  help  me  get  the  suit  most 
becoming  to  me  or  is  he  going  to  see  how  quick- 
ly he  can  sell  me  so  he  can  have  a  'big  book' 
to-day?" 

Now  understand  that  from  the  store's  stand- 
point you  should  turn  in  as  many  sales  as  you 


can  but  not  at  the  expense  of  a  customer's  feel- 
,  ings.  You  must  never  give  the  customer  the 
impression  that  you  are  in  a  hurry. 

Why  is  it  many  men  come  in  and  say,  "I'll 
wait  for  Mr.  Brown"— or  whoever  it  may  be? 
Is  it  because  the  salesman  asked  for  can  show 
them  different  merchandise  than  any  salesman 
they  may  have  selected  at  random? 

Of  course  not!  It  is  because  the  customer 
has  learned  that  Mr.  Brown  knows  what  he 
wants.  Questions  well  worth  considering  are: 
How  many  stores  have  lost  customers  because 
they  did  not  render  efficient  service?  How 
many  stores  have  you  cut  off  your  list  because 
you  did  not  like  the  way  you  were  treated? 

I  used  to  drop  into  a  certain  store  pretty  often 
and  I  got  so  tired  of  the  grouch  behind  the  case 
and  the  Sphinx-like  way  of  slamming  down  my 
change  that  I  go  elsewhere  now. 

The  smile  on  the  face  or  the  "thank  you" 
given  over  the  counter  must  not  be  mechanical 
or  merely  for  effect.  The  customer's  feelings 
can  sense  it  in  a  minute.  It  must  be  the  spon- 
taneous result  of  one  really  enjoying  one's 
work  and  the  patronage.  A  sort  of  "glad  you're 
living"  spirit. 

I  have  known  men  to  give  up  good  positions 
because  they  simply  could  not  stand  the  grouch 
of  the  proprietor.  And  I  have  known  men  who 
worked  for  less  money  because  they  enjoyed 
the  "pat-on-the-back"  of  their  employer.  That 
is  why  so  many  small  stores  are  prosperous' — ■ 
because  they  hold  their  trade  through  the  genial 
personality  of  their  salespeople. 

Just  a  few  days  ago  I  heard  one  of  our  sales- 
men wind  up  a  sale  with  the  remark,  "Here's 
my  card.  If  anything  goes  wrong  I  want  you 
to  call  on  me."  That  was  a  clever  touch.  He 
has  established  a  bond  of  friendship  between 
himself  and  the  customer.  Note  that  he  said, 
"Call  on  me."  That  makes  it  personal.  That 
injects  the  personal  element  into  the  sale  and 
that  is  what  you  should  strive  for  all  the  time. 
If  anything  goes  wrong  with  that  suit  that  man 
knows  some  one  by  name  on  whom  to  call, 
and  he  likes  that  a  lot  better  than  going  to  no 
one  in  particular. 

You  should  strive  to  build  up  a  personal  fol- 
lowing. That's  the  only  way  you  will  ever  get 
more  money.     That's  the  only  way  you  will 


get  more  patrons  for  your  store  or  department. 

Don't  "knock"  competitors'  merchandise;  no 
one  likes  to  hear  another  store  run  down.  If 
there  are  differences  in  favor  of  your  merchan- 
dise use  a  little  tact  in  pointing  them  out. 

Don't  use  a  hammer,  use  a  pointer. 

And  don't  run  away  from  the  customer  who 
comes  back  with  a  "kick."  You  took  his  money 
cheerfully — now  look  into  the  trouble  with  just 
as  big  a  smile.  Don't  make  him  feel  as  if  he 
had  done  something  wrong  when  he  has  cause 
for  complaint.  Give  him  the  impression  that 
you  are  glad  he  called  your  attention  to  the  de- 
fect; in  fact,  you  consider  it  a  favor  that  he 
has  come  back. 

If  many  customers  are  not  coming  back  ask- 
ing for  you  personally,  look  out.  There's  some- 
thing the  matter  with  your  salesmanship.  If 
some  things  are  good  enough  to  bring  folks 
back  again  for  them  by  name,  surely  salesman- 
ship should  have  this  "repeat"  quality  also.  The 
salesman  who  has  the  biggest  line  of  customers 
waiting  for  him  is  the  salesman  who  will  get 
there.  We  must  all  bear  in  mind  that  while  a 
keen  desire  to  "make  a  record"  is  natural  and 
creditable,  it  must  not  blind  us  to  the  fact  that 
far  more  important  than  to  sell  more  is  to  sat- 
isfy more. 

The  department  manager  cries  "give-me-an- 
ad-in-the-paper" — as  if  there  were  a  sort  of 
magic  in  that.  And  it  is  indeed  a  relatively  sim- 
ple matter  for  an  advertising  man  to  string 
words  together  to  make  pleasing  mental  pic- 
tures that  attract  folks  to  the  store — particularly 
if  the  general  reputation  of  the  store  is  good. 

But — when  these  people  come  to  the  store — 
what  then? 

Will  they  find  the  merchandise  right — the 
prices  right — salespeople  capable  of  interpreting 
the  goods,  and  who  have  caught  the  spirit  of 
modern  storekeeping;  to  be  courteous,  to  be 
helpful,  to  remember  that  the  customer  is  al- 
ways right?  I  say,  will  they  find  these  things? 
Because  if  they  do  not,  then  is  all  the  advertis- 
ing vain — yes,  worse  than  vain — for  then  it  will 
surely  recoil  on  the  house — and  on  us. 

You  see,  there's  no  particularly  miraculous 
power  about  advertising,  after  all.  It's  simply 
telling  the  news  of  the  store  and  its  offerings 
{Continued  on  page  30) 


Ward's  Khaki  Moving  Covers 


Grade  "D"  Cover  with  No.  3  Straps. 


PROTECT  YOUR  MACHINES  FROM  ALL 
KINDS  OF  WEATHER 

and  will  enable  you  to  deliver  them 
free  from  dust,  scratches,  bruises 
and  all  other  finish  destroyers 

Our  covers  are  faced  with  Standard  Khaki, 
lined  with  a  heavy  grade  flannel,  interlined 
with  an  exceptionally  good  grade  of  heavy 
cotton  or  felt,  diagonally  and  closely  quilted, 
and  manufactured  according  to  the  usual 
superior  "WARD  New  London  "  quality. 
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The  C.  E.  Ward  Co. 
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101  William  St.,  New  London,  Ohio 
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HELPING  A  CUSTOMER  TO  BUY  OR  MERELY  SELLING  HIM 


(Continued  from  page  29) 


in  an  interesting  way.  Like  other  news  in  the 
paper,  it  must  be  based  on  facts— facts  truth- 
fully and  soberly  presented,  without  even  the 
tinge  of  exaggeration — or  both  store  and  "the 
paper"  will  in  time  be  utterly  discredited, 

I  am  particularly  keen  on  these  matters  be- 
cause I  feel  myself  to  be  in  a  deep  sense  a 
representative  of  the  outside  public.  As  the 
public's  representative,  I  go  about  the  store — ■ 
watching — analyzing — criticizing — comparing.  I 
must  be  shown.  Can  you  sell  me?  If  you  can, 
then  I  can  sell  the  public.  But  I  must  believe 
myself,  or  I  cannot  convince  others. 

Now  let's  get  down  to  "brass  tacks."  How 
can  we  make  our  advertising  constantly  more  ef- 
fective? First,  I  believe,  by  always  remember- 
ing that  the  house  has  an  honored  name,  and 
that  it  is  both  our  privilege  and  our  duty  to  up- 
hold that  name  in  every  way  that  we  can. 

And  this  means  extraordinary  care  on  our 
part  that  we  never  become  careless,  or  super- 
ficial, or  discourteous.  Care,  above  all  else, 
that  we  weigh  our  words  and  do  not  let  our 
enthusiasm  beguile  us  into  overstatements,  into 
claims  that  cannot  be  demonstrated,  or  promises 
that  we  or  the  house  cannot  fulfil.  For  public 
confidence  is  at  best  an  unstable  structure:  the 
slightest  misstatement  may  topple  it  over. 

Let's  be  builders!  Let's  build  confidence — al- 
ways more  confidence.  And  the  only  way  I 
know  to  build  confidence  is  to  deserve  it. 

Perhaps  the  above  may  sound  a  bit  like 
preaching.  But  this  advertising  problem  seems 
to  me  to  simmer  down  to  about  this:  A  store 
that  rightly  takes  care  of  its  customers  will 
have  the  right  kind  of  customers  to  take  care 
of — whether  it  formally  advertises  or  not. 

But,  of  course,  if  it  does  advertise,  and  'if  its 
advertising  is  newsy,  informative,  and  truthful 
through  and  through,  that  store  will  gain  just 
so  many  more  customers,  for  folks  certainly  like 
to  learn  about  and  patronize  a  store  that  treats 


its  patrons  as  friends,  with  all  that  this  implies 
— a  store  whose  first  and  last  consideration  is 
always — -the  customer! 

One  practice  which  I  am  utterly  opposed  to 
is  that  of  offering  a  bonus  to  salespeople  to 
move  certain  merchandise.  While  there  are 
some  few  arguments  in  favor  of  this  practice 
and  which,  if  it  could  be  carefully  guarded  and 
guided,  might  produce  favorable  results,  still 
the  practice  is  one  that  so  easily  leads  one  in 
wrong  channels  that  it  is  best  to  steer  clear 
of  it  altogether. 

In  many  instances  there  is  no  practice  in  busi- 
ness which  so  creates  selfishness  on  the  part  of 
the  salesperson;  which  so  beclouds  the  eyes  of 
real  service  given  to  the  customer  as  the  prac- 
tice of  offering  a  bonus  for  moving  certain  slow- 


selling  merchandise.  It  leads  the  salesperson 
to  take  undue  advantage  of  the  customer  by 
selling  things  either  which  he  is  not  in  need  of 
or  which  are  undesirable.  The  removal  of  such 
merchandise  is  up  to  the  buying  end,  and  that 
of  special  sales  which  do  not  exaggerate  nor 
force  customers  to  buy. 

Now  in  conclusion,  and  as  a  summary  of  the 
whole  thing,  I  think  it  can  be  boiled  down  to 
this: 

Always  remember  that  it  is  the  customer's 
privilege  to  decide  where  he  shall  buy  and  what 
shall  be  bought. 

Further:  Every  sale  doesn't  do  a  store  good. 
If  the  customer  is  not  rendered  a  real  service; 
if  he  is  unduly  influenced;  if  no  consideration  is 
taken  of  his  natural  taste;  if  the  purchase  is 
reluctantly  accomplished — that  sale  is  a  failure. 
The  right  way  is  to  help  a  customer  sell  him- 
self. 


WINS  QUICK  SUCCESS  IN  TRADE 


James  F.  Neece,  Manager  of  Victor  Department 
of  A.  Herz,  Terre  Haute,  Ind.,  First  Entered 
the  Trade  as  a  Traveling  Man 


furniture  house.  From  Chattanooga,  Mr.  Neece 
went  with  Mr.  Herz  in  Terre  Haute,  taking- 
charge  of  that  department  about  March  1  of 
this  year.  Since  that  time  the  Herz  department 
has  developed  in  a  way  that  has  proven  the  suc- 
cess of  Mr.  Neece's  management. 


St.  Louis,  Mo.,  October  5. — One  of  the  recent 
and  welcome  visitors  to  the  headquarters  of  the 
Koerber-Brenner  Co.,  Victor  distributors  here, 
was  James  F.  Neece,  manager  of  the  Victrola 
department  of  A.  Herz,  Terre  Taute,  Ind.  Mr. 
Neece  ranks  as  one  of  the  most  capable  and 
energetic  talking  machine  men  in  the  country, 
and  has  advanced  steadily  in  his  chosen  field. 
His  first  experience  in  the  trade  was  with  the 
Bollinger  Music  Co.,  Ft.  Smith,  Ark.,  distrib- 
utors of  Edison  cylinder  phonographs.  He  trav- 
eled the  State  of  Arkansas,  selling  cylinder  ma- 
chines and  records.  He  next  went  to  Chatta- 
nooga, Tenn.,  taking  charge  of  the  department 
of  the  Rhodes  Mahogany  Co.,  where  his  success 
as  a  Victor  department  manager  attracted  the 
attention  of  Clemons  Bros.,  Chattanooga's 
largest  Victor  dealers,  who  also  conduct  a  big 


NEW  QUARTERS  IN  BIRMINGHAM 


E.  E. 


Forbes  Occupies  Handsome  New  Store 
and  Takes  Sons  Into  Business 


Birmingham,  Ala.,  September  24. — E.  E. 
Forbes  &  Son,  piano  dealers  of  this  city,  have 
just  moved  to  handsome  new  quarters  at  1922 
Third  avenue,  near  Twentieth  street.  Mr. 
Forbes  recently  took  his  sons  into  the  business 
with  him,  and  appointed  C.  McLallin  as  man- 
ager. The  house  handles  the  Kranich  &  Bach, 
Steger  &  Sons,  Pease,  Jesse  French  &  Sons 
and  other  makes  of  pianos  and  player-pianos, 
as  well  as  Columbia  Grafonolas  and  Vitanolas. 


Experience  is  a  good  teacher,  but  is  often  a 
slow  paymaster. 


offers 


H*  No.  351  Art- 
Mission  Top. 


(-«*  No.  0328  Art- 
Mission  Disc  Record 
Section  for  ten-inch 
records. 


No.  0328  Art- 
Mission  Disc  Record 
Section  for  ten-inch 
records. 


*-«*  No.  0329  Art- 
Mission  Disc  Record 
Section  for  ten-  and 
twelve-inch  records. 


frr«*  No.  357  Art- 
Mission  Base. 


Sectional  Cabinets 

For  Disc  Records 


The  better  the  facilities  you  furnish  your  customers 
for  housing  records  the  greater  the  quantity  of  records  you 
will  sell. 

Look  carefully  at  the  cabinet. 

It  invites  you  to  fill  it,  in  fact,  you  cannot  resist  the 
temptation  to  fill  it.  No  matter  how  many  sections  are 
bought  there  will  be  empty  compartments  and  these  are 
always  in  sight,  and  the  records  too  are  always  in  sight. 
Any  record  is  so  easily  found  and  quickly  replaced  that 
this  cabinet  adds  an  extra  charm  and  fascination  to  the 
playing  of  records. 

Suppose  each  of  your  customers  had  this  cabinet  and 
you  had  a  sample  oh  your  salesroom  floor  to  remind  them 
to  buy  additional  sections.  Not  only  would  the  sale  of  the 
cabinets  increase  but  what  a  tremendous  increase  in  the  sale 
of  records  would  result  and  there  is  excellent  profit  in  the 
sale  of  both. 

Each  section  has  90  compartments  numbered  con- 
secutively from  1  up.  Globe- Wernicke  Catalog  No.  31  7  T 
describes  and  illustrates  these  goods  fully. 
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Filling  the  Heavy  Demand 

for  MOTROLAS 


The   Home  of  Motrola,  .von  are  gladly 
welcome. 


Our  Well-lighted  "Hi.  -  - 


A    SpaCloUS  plant. 


Here    tli<*    parts    of   (he    Mnlrola  arc 

assembled  and  tested. 


In  shipping  rooms'. 


SPECIAL    TRIAL  OFFER 


i 


Kindly  send  me  a  sample  Motrola  on  ten  days'  trial.  I  i 
will  attach  it  to  my  demonstrating   phonograph. 

(state  make  here) 

Also  send    folders  describing  the  Motrola,  for  | 

mail  distribution  to  my  customers. 

My  voltage  is    My  current  is   

Name   

Price  ofMotrola$25 

Dealer  Discount :  Address  

Less   than  2  doz., 

33':,^.   

2  doz.  or  mure,  40%. 


Sell  a  Motrola  too 

Your  customer  will  appreciate  this 
service,  and — but  read  what  these  Mo- 
trola dealers  say: 

(Western  Union  Telegram) 

"Send  us  50  more  Motrolas." 

Phonograph  Company,  Chicago,  III. 


"I  received  your  Motrola  and  was  very  pleased 
with  it.  I  sold  it  during  the  first  two  hours  I 
had  it  in  the  store." 

Ferd  Imfield,  Hamdion,  Ohio 


"For  the  last  week  we  have  had  a  Motrola  in 
the  window  attached  to  an  $80  machine.  As  a 
result  of  this,  a  party  came  in  late  yesterday 
afternoon  and  we  sold  a  Motrola.  While  wait- 
ing for  the  parcel  to  be  wrapped  the  writer 
sold  him  a  $250  Edison." 

From  One  of  the  Largest  Dealers  in  Boston 


"I  am  quite  positive  I  shall  be  ordering  the 
Motrola  in  lots  of  a  hundred  and  later  even  in 
lots  of  a  thousand." 

Laurence  A.  Lucifer,  Minneapolis,  Minn. 

These  and  many  more  letters  praising 
the  quick  salability  of  the  Motrola  are 
on  file  at  our  office. 

You  Can  Now  Get  Motrolas 
in  Any  Quantity 

We  now  have  five  factories  at  work  turning 
out  Motrolas.  Not  only  our  own  factory,  but 
General  Electric,  Westinghouse,  Arrow  Mfg. 
Co.,  and  Kendrick  Davis  are  under  contract 
and  are  delivering  Motrolas  now. 

We  are  therefore  able  to  fill  your  orders  for 
Motrolas  at  once,  thus  enabling  you  to  make  a 
much  greater  profit  on  the  sale  of  every  talk- 
ing machine  than  ever  before. 

SPECIAL  OFFER 

For  a  limited  length  of  time  a  Motrola  will  be 
sent  on  ten  days'  trial.  Mail  the  attached 
coupon  today. 

JONES-MOTROLA,  Inc. 
29-33  West  35th  Street  New  York 


CHICAGO,  57  E.  Boulevard 


KANSAS  CITY.  702  Commerce  Bldg. 
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EDISON  TRIUMPH  AT  HIPPODROME 


Prominent  Edison  Artists  Appear  at  Benefit  for 
Athletic  Fund  and  Army  and  Navy  Model 
Phonograph  Is  Auctioned  Off — Instrument 
Delivered  to  Soldiers  on  Elephant  Back 

One  of  the  most  interesting  and  successful 
benefits  for  the  soldiers  thus  far  held  in  New 
York  was  that  at  the  Hippodrome  recently  under 
the  direction  of  the  New  York  Evening  World 
and  for  the  Army  Athletic  Fund.  A  distinguish- 
ing feature  of  the  benefit  was  the  prominent  part 
taken  in  the  affair  by  leading  Edison  artists  and 
by  the  new  Edison  Army  and  Navy  model  pho- 
nograph. The  Edison  artists  who  appeared  at 
the  benefit  were:  Mme.  Alice  Verlet,  the  noted 
coloratura  soprano;  Albert  Spalding,  the  famous 
violinist;  Thomas  Chalmers  and  Arthur  Fields. 
Messrs.  Fields  and  Spalding  have  both  joined  the 
army  as  privates,  and  when  they  appeared  at  the 
benefit  in  khaki,  they  made  a  decided  hit. 

During  the  course  of  the  benefit  Raymond 
Hitchcock,  the  comedian,  auctioned  off  the  Army 
and  Navy  phonograph,  which  was  bid  in  by  Mrs. 
Barney  Bernard,  wife  of  the  Broadway  favorite, 
who  paid  $80  for  the  privilege  of  naming  the 
military  organization  to  which  the  phonograph 
should  be  presented.  Mrs.  Bernard  selected  the 
United  States  Signal  Corps,  enlisted  reserves, 
stationed  at  Forty-third  street  and  Broadway. 

Raymond  Hitchcock,  while  he  was  auctioning 
off  the  instrument  and  presenting  its  qualifica- 
tions to  the  audience  as-  a  musical  instrument, 
said:  "This  is  the  famous  war  phonograph 
made  by  Edison.  You 
know  whom  I  mean — our 
Tom.  This  is  the  phono- 
graph that  is  going 
around  the  world  and 
will  be  found  in  the 
trenches  with  our  boys. 
Here  it  is.  Listen  to  it. 
One  of  the  singers,  Alice 
Verlet,  will  stand  beside 
it  and  sing  while  the  in- 
strument plays  a  record 
of  her  voice.  Listen  to 
it."  The  instrument  be- 
gan to  play.  Miss  Ver- 
let sang  with  it.  The 
song  was  "Bonnie  Sweet 
Bessie"  and,  when 
she  had  finished  the 
song  and  the  instrument 
had  been  stopped,  Mr. 
Hitchcock  turned  to  her 
and  said,  "Some  singer," 
and  then,  turning  to  the 
phonograph,  said,  "Some 
phonograph."  Then  he  War  Phonograph  on  Top 
began  to  ask  for  bids  on  Corps  Headquarters- 

the  machine,  which  were  quickly  forthcoming,  an 
On  Friday  afternoon,  September  28,  before  in 


Crowds  Entering  the  Hippod 


of  Hippodrome  Elephant  on  Way  to  Signal 
-Soldier  With  Hat  Off  Is  Arthur  Fields 

audience  of  several  thousand  persons  gathered 
Times  Square,  the  Army  and  Navy  phono- 


rome  to  Attend  the  Benefit 

graph  was  formally  presented  to  the  Signal 
Corps  boys  and  was  installed  in  one  of  their 
towers,  forty  feet  above  Broadway.  When  the 
instrument  was  in  position,  the  duplex  tele- 
phone system  in  use  was  called  into  service,  the 
wires  thrown  open  and  the  phonograph  started. 
Military  camps  within  a  radius  of  100  miles  were 
given  the  benefit  of  this  improvised  concert,  the 
sound  carrying  through  the  open  wires,  giving 
a  remarkable  demonstration  of  how  the  Signal 
Corps  can  make  use  of  the  phonograph  in  their 
dugouts  "somewhere  in  France." 

The  first  song  selected  for  transmission  over 
the  wires  was  "Good-bye  Broadway,  Hello 
France,"  and  Chas.  Edison,  chairman  of  the 
Board  of  Directors  of  Thos.  A.  Edison,  Inc.,  was 
an  interested  spectator  while  the  experiment  was 
being  conducted. 

A  theatre  party  made  up  of  officials  and  em- 
ployes of  Thomas  A.  Edison,  Inc.,  one  hun- 
dred and  fifty  strong  attended  the  Hippo- 
drome show.  Among  those  in  the  party  were 
William  Maxwell,  vice-president  and  general 
manager,  musical  phonograph  division;  Walter 
Stevens,  head  of  the  export  division;  N.  C. 
Durand,  S.  B.  Mambert,  George  Owen  and  R.  A. 
Bachman. 


LIVELY  DEMAND  FOR  LYRIC  RECORDS 

Trade  in  All  Sections  Orders  Liberally  From 
Entire  Catalog — To  Issue  Christmas  Records 
Next  Month — Much  Activity  at  Factory 


Scene  From  "Cheer  Up"  Showing  Immensity  of  Hippodrome  Where  War  Phonograph  Occupied 
Center  of  Stage  (Insert)  Alice  Verlet  Standing  Beside  Army  and  Navy  Phonograph 


The  Lyraphone  Co.  of  America  commenced 
deliveries  of  their  records  last  month  and  have 
had  the  best  test  that  speaks  for  itself  regard- 
ing their  products,  viz.,  repeat  orders  in  no 
small  quantities.  It  would  be  invidious  to  single 
out  particular  territories  as  shipments  have  gone 
to  every  State  and  particularly  to  the  Dominion 
of  Canada. 

The  evenness  of  orders  is  another  means  for 
congratulation  to  this  enterprising  concern,  the 
trade  demanding  every  selection  in  their  repre- 
sentative catalog. 

Managing  Director  Thomas  Quinlan  informs 
uS  that  he  will  issue  his  new  Christmas  num- 
bers in  November,  giving  the  trade  ample  time 
to  get  records  for  the  holiday  season.  The 
next  supplement  to  be  issued  will  contain  at 
least  thirty  new  numbers. 

Their  factory  is  working  double  shifts  and 
they  hope  this  will  enable  them  to  give  prompt 
deliveries  throughout  the  trade  in  all  sections  of 
the  country. 
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The  Pathe  Pathephone  is  the  final 
word  in  phonographs  and  it  possesses 
a  dozen  selling  arguments  that  make 
it  an  easy  selling  proposition  for 
dealers. 

A  Few  Pathe  Pathephone  Features 

It  has  the  sweetest  tone. 

It  has  by  far  the  most  artistic  effect  of  any  musical 
instrument. 

It  gives  the  most  natural  sound  reproduction. 

It  plays  all  makes  of  disc  records  perfectly. 

It  uses  a  genuine,  round,  highly  polished  permanent 
Sapphire  Ball  when  playing  Pathe  Discs.  This  Pathe 
Sapphire  never  wears  •out  and  does  not  injure  the 
surface  of  the  record. 

It  is  made  with  an  all-wood  Sound  Chamber,  ampli- 
fying the  music  in  the  fullest  manner. 

It  has  by  far  the  most  superior  record  repertory  in 
the  world,  comprising  selections  recorded  in  every 
musical  center. 

Its  Pathe  Discs  are  all  double-faced — including  all 
operatic  selections. 

It  has  a  perfect  Tone-Control  device  for  expression 
and  volume. 

In  playing  Pathe  Discs  there  are  no  needles  to 
change — no  metal  points  to  dig  into  and  ruin  the 
surface  of  the  records.- 


■I  Secure  the  agency  now  and  reap  your 
j|I  share  of  the  winter  and  holiday  talking 
ill      machine  business. 

IP 

Write  us  for  our  dealers'  proposition. 

Pathe  Pathephones  from 
$25.00  to  $225.00 

G.  Sommers  &  Co. 

§1  Wholesale  Distributers 

Full  stock  of  Pathephones  and  records  always  on  hand 

■    ST.  PAUL  MINN. 
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E.  J.  DINGLEY  SUCCEEDS  FULGHUM 


Becomes  Manager  of  Order  Department  of 
Victor  Co.  Upon  Resignation  of  W.  B.  Ful- 
ghum  Who  Will  Become  a  Farmer  in  Indiana 
— Mr.  Fulghum  Honored  by  Jobbers  and 
Associates  With  Testimonial  of  Appreciation 


As  was  announced  last  month,  W.  B.  Fulghum, 
who  for  over  twelve  years  had  been  manager 
of  the  order  department  of  the  Victor  Co., 
recently  gave  up  his  post  with  that  company  to 
return  to  his  home  district  in  Indiana  and  engage 
in  farming  and  cattle  raising  on  a  broad  scale. 
Mr.  Fulghum  was  very  successful'  in  his  work 
for  the  Victor  Co.  and  enjoyed  the  esteem  of 


the  original  was  handsomely  framed  and  sent 
to  him  accompanied  by  a  six-piece  silver  service 
also  with  the  jobbers'  compliments.  Mr.,  Ful- 
ghum was  also  given  a  "round  up"  dinner  by  his 
associates  of  the  Victor  Co.,  at  which  overalls, 
big  straw  hats,  bandannas  and  whiskers  were 
much  in  evidence. 

Mr.  Fulghum  has  been  succeeded  as  manager 
of  the  order  department  by  E.  J.  Dingley,  who 
was  his  able  assistant  for  a  number  of  years,  and 
who  also  is  well  and  favorably  known  in  the 
talking  trade. 


WERRENRATH'S  MUSICAL  NEIGHBORS 


5to  Walter  SMgJjmn 


fjloitr  frirM&a  in  tin  trair  to  mlmh  you 
im-rr  ri'Hi  an  imiiar  anb  in  uiturlt  yon 
uirrr  a  cliiimuj  ligjjt  takr  tljla  orrasion 
to  rxprruB  la  you,  in  a  Eubstanluil  man- 
nrr,  ttfrtr  apureriation  of  mm  ua  a  man.  a 
frirno,  and  a  buBinsea  ar.flmiale  of  mar? 
(J  y our  nautf  tuio  ulmaiio  aloob  for  urb/at  to  brot.  moat 
tumnraulr.  anil  moot  upright  in  your  oraHngs  uritb.  your 
frlloui-mru  anil  mc  honor  uururlnrii  in  trotifiilng  to  Hub 
fart.  Sf  »  t?  »  if  30 
Br  rrnrrt  rxrrrbitmlij  your  urparturr  from  aiuonrurt 
us,  bul  noui  tltut  you,  a  moorrn  <£iiumualuo,  iumr  rif- 
lurnrb  to  tift  plow,  tor  luiab,  for  you  the  brat  of  biroBluoo 
in  Iffp  railing  to  uihlrh  you  mill  orootr  your  H'fr.  (Sonii 
ljralllj  to  you  nub  gouro.  iflay  haupltiffia  and  prosprrily 
rorr  makr  your  b.omr  tb.rtr  abtbinn  plarr.     SP  SP 


Anuriran  talking  fltarljlur  <£n. 
W.  FJ.  Anorrum 
V.  D.  S  a.  N.  Anbrrlnn 
Va&arr  (UautinQ  iflurlmir  to. 
SUukman  Sulktnii  fllarhlnr  (Co. 
8rrl.uilll|-U)'NrlU  (Bo. 
Elnmmrl  Slant 
<C.  Sruna  *  ftmi 
IB.  S  Sunulirr  &  »m 
loulo  Snrljn  (So. 
Qllltrago  {Talking  Sliuliin 
ffinlirn  S.  Bjinhru.  Solllmorr 
Spr  (Gorlri)  Q)o. 
(Blhirr  Ollson  (Co. 
Cootrni  (Calblnii  fQarlilnr  (Co. 
Erltuar  iflimtrul  (Co. 
<J>utrU|-6.ilrr  OJo. 
O&rtimrll  Bruttjrro 
Korrbrr-Brmtirr  Co. 
Cnnhuti  firoo. 


J  (Co. 
r(Sn. 


Cgon  A  ijcalji 

(C.  (C.  itlrllor  (Co. 

Nral.  (Clark  it  JJral  (Co. 

Mrbraflhn  (Ciirlr  (Co. 

Nru  flnrk  (Sulking  filar hint  if 

(flrtnra.  3nr. 

fttlun  £.  Ilruraall  (Ca. 

|)rnn  ilhrntctgraph,  (Co. 

i)atnuin.|lagr  (Co. 

£rhmrlzrr  Anna  CCo. 

t*hrrnu]n,  (Clay  &  (Co. 

m.  fttrlnrrt  &  »nn>  do. 

&!undarl>  Hulking  filartftnr  (Co. 

ftlrumn  Uhtlking  fflartjtnr  (Co. 

Bllinnfii  *  CSurrtn  (to. 

Vrrrg  B.  BlhtOU  (Co. 

0>.  (C.  mtlllnma  OJo. 

Bntlolnh  ITI.irlilirr  C „  ,l£  Imuan 

Buiiolulr  TOurhurr,  0Jo..(Ctnrtn. 


Engrossed  Resolutions  Presented  to  Walter 

both  his  associates  in  the  company  and  the 
jobbers  and  dealers  with  whom  his  work  brought 
him  in  contact. 

As  an  indication  of  the  regard  in  which  he  was 
held  by  the  jobbers,  upon  leaving  the  Victor 
Co.  he  was  presented  with  an  engrossed  resolu- 
tion by  the  members  of  that  branch  of  the  trade. 
The  elaborate  character  of  the  resolution  is 
gleaned  from  the  accompanying  illustration,  and 


The  story  is  going-  around  that  Reinald  Wer- 
renrath,  the  celebrated  baritone 
and  Victor  artist,  had  a  rather 
unique  experience  recently  while 
rehearsing  with  his  accorhpanist, 
Harry  Spier,  at  the  home  of  the 
latter  on  University  Heights.  As 
this  is  within  a  few  blocks  of  Mr. 
Werrenrath's  home  on  University 
avenue,  the  baritone  frequently 
runs  over  for  an  hour  of  practice, 
and  Mr.  Spier's  unfriendly  neigh- 
bors have  been  heard  to  express 
their  dislike  for  these  hours  of 
practice,  and  have  manifested  it  in 
various  forms.  Several  times  they 
have  played  the  piano  in  an  at- 
tempt to  drown  Mr.  Spier's  accom- 
paniment, and  at  other  times  they 
have  put  their  talking  machine  on 
the  porch,  pointed  it  Spierwards, 
and  played  the  loudest  record  in 
their  possession. 

On  the  occasion  mentioned 
above,  as  Mr.  Werrenrath  was 
walking  up  the  porch  stairs,  a 
diminutive  member  of  the  family 
was  heard  to  remark,  "Say,  there 
goes  the  singer  again;  let's  get  the 
machine  going  and  put  on  that  new 
patriotic  record;  it's  good  and 
loud,  and  ought  to  kill  any  old 
noise." 

The  baritone  continued  on  his 
way,  accustomed  to  the  neigh- 
borly criticism,  and  began  singing. 
After  ten  minutes'  work,  the  ma- 
chine started  in  as  usual,  but  so 
loud  that  work  had  to  be  sus- 
pended. "Dixie"  was  heard  shril- 
Fulghum  iing  above  the  drums,  and  a  few 
measures  of  the  "Star  Spangled  Banner"  given 
out  by  the  trombones.  As  the  two  men  listened 
attentively  for  what  followed,  Mr.  Werrenrath 
heard  his  own  voice  singing  "Flag  of  My  Heart," 
his  latest  patriotic  record.  The  small  person 
violently  cranking  the  machine  was  heard  to 
say,  "Guess  I  got  him  this  time — he  stopped." 


FACTS  ABOUT  THE 

KENT  ATTACHMENT  NO.  1 

To  Play  Lateral  Cut  Records  on  the 
Edison  Diamond  Disc  Phonograph 


Patented  March  I,  1915 


It  has  been  recognized  by  experts  the  most  perfect 
device  of  its  kind  on  the  market. 

It  has  been  on  the  market  ever  since  the  Edison  Diamond 
Disc  made  its  appearance. 

It  can  be  had  with  or  without  reproducer  and  is  made 
in  two  lengths. 

It  is  guaranteed  by  the  Manufacturer  in  every  way. 

F,  C.  KENT  &  CO. 

Manufacturer  of  Phonograph  Accessories 
24  Scott  Street  Newark,  N.  J. 


AN  EDISON  ANNOUNCEMENT 

The  Edison  laboratories  announce  the  issu- 
ance this  week  of  an  Edison  Re-creation  of  the 
"Quartet  from  Rigoletto,"  sung  by  Ciccolini,  the 
noted  tenor,  Alice  Verlet,  coloratura-soprano. 
Arthur  Middleton,  bass-baritone  of  the  Metro- 
politan Opera,  and  Merle  Alcock,  contralto. 

Thos.  A.  Edison,  Inc.,  has  also  been  prompted 
at  the  request  of  a  number  of  jobbers  to  bring 
out  the  official  laboratory  model  in  walnut  style. 
This  will  be  in  the  William  and  Mary  design 
and  will  be  known  as  W-250.  The  new  model 
should  prove  quite  popular. 


What  a  mercy  it  is  that  omniscient  people 
don't  happen  to  be  omirpbtent! 


"NICHOLSON" 

New  Catalog  Showing  New  Styles 

RECORD  CABINETS 

strictly  high-grade  construction  at  prices 

BELOW  COMPETITION 

Write  for  a  copy  of  the  catalog  and  our 
special  free  advertising  help  for  dealers. 

K.  NICHOLSON  FURNITURE  C0.,Chv?4^y' 

Sectional  Bookcases  and  Record  Cabinets 


No.  498.  Udell  Cabinet  for 
Victrola  IX  or  Grafonola  50 

Shipped  with  vertical  wood  rack 
interior  —  flat  horizontal  shelves 
or    upright     felt-lined  shelves 

RECORDS  ARE 
SELLING  FAST 

Of  late  there  has  been  a  very 
noticeable  tendency  on  the  part  of 
both  manufacturers  and  dealers  to 
advertise  record  music. 
Sometimes  publicity  is  devoted  to 
the  records  of  a  renowned  artist, 
sometimes  to  a  particular  class 
such  as  Hawaiian  or  dance  music, 
and  sometimes  to  definite  single 
selections. 

The  answer  to  every  bit  of  this 
publicity,  whether  it  be  through 
the  newspapers,  window  displays, 
mailing  circulars  or  display  bul- 
letins is  a  bigger  record  busi- 
ness. 

But  the  wise  dealer  sees  further 
than  this  first  result.  The  wise 
dealer  never  forgets  that  a  bigger 
record  business  means  a  decided 
boom  in  the  sale  of  record 
cabinets. 

The  celebrated  Udell  record  cab- 
inets are  the  dealer's  best  selection, 
because  their  high  quality,  their 
moderate  price  and  their  fitness  for 
every  individual  need  opens  up  the 
maximum  field  of  buyers  for  the 
dealer. 

In  this  single  column  we  cannot  do 
justice  to  the  extensive  Udell  line — 
you  need  one  of  our  handsome 
new  catalogs. 

The  UDELL  WORKS 

1205  WEST  28th  STREET 

INDIANAPOLIS,  IND. 
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You  Can  All  Sell  Emerson  Records  Now 

The  U.  S.  Government  has  decided 


Any  and  every  dealer  in  the  United  States 
can  now  sell  Emerson  Records.  There  are 
no  more  restrictions  relating  to  the  sale  of 
talking  machines  or  records.  The  recent 
action  of  the  Federal  Trade  Commission  is 
responsible  for  this  change  in  the  situation. 

This  decision  means  that  you,  Mr.  Dealer, 
can  take  advantage  of  the  big  demand  for 


Emerson  Records  —  real,  live,  seven-inch 
records  of  the  finest  quality  retailing  at  25c 
each,  four  for  $1.  Records  with  music  on 
both  sides;  with  the  newest  and  catchiest 
selections  straight  from  Broadway,  recorded 
by  famous  stars  and  by  orchestras  and  bands. 
Write  for  terms. 


ADDRESS 


EMERSON  PHONOGRAPH  COMPANY,  Inc. 


3  West  35th  Street 


New  York  City 


mereon  Records: 
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Every  Columbia  Record  that  is  made  must 
receive  the  approval  of  our  Sales  Depart- 
ment before  it  is  issued.  That's  why 
Columbia  Records  sell. 


Columbia  Graphophone  Co. 

Woolworth,  Building,  New  York 


PITTSBURGH  ASSOCIATION  MEETS 


CHANGES  IN  PACKING  RULES 


Talking  Machine  Dealers  Hold  Annual  Session 
and  Elect  New  Board  of  Officers  With  Leo 
Half  as  President — Members  Enthusiastic  Re- 
garding General  Business  Prospects 


Pittsburgh,  Pa.,  October  3. — The  annual  busi-. 
ness  meeting  of  the  Talking  Machine  Dealers' 
Association  of  Pittsburgh  was  held  at  the  Fort 
Pitt  Hotel  recently  and  the  usual  year's  business 
was  summed  up,  and  the  officers  for  the  ensuing 
year  were  elected.  Leo  Half,  of  Half  Bros., 
Homestead,  Pa.,  was  elected  president  to  suc- 
ceed C.  L.  Hamilton,  of  the  S.  Hamilton  Co., 
Pittsburgh,  Pa.  The  other  officers  were  elected 
as  follows:  H.  N.  Rudderow,  vice-president;  A. 
R.  Meyer,  secretary,  and  Jacob  Schoenberger, 
treasurer. 

The  meeting  was  a  very  interesting  one  and 
the  enthusiasm  shown  over  the  work  of  the  past 
year  and  over  the  work  of  the  year  to  come  was 
very  marked.  Over  fifty  members  were  present 
and  a  large  portion  of  those  present  spoke  very 
optimistically  regarding  business  prospects  for 
the  coming  fall  and  winter.  The  general  short- 
age of  machines  was  mentioned  and  discussed 
to  some  extent  and  other  matters  of  vital  im- 
portance to  the  talking  machine  industry  were 
taken  up. 

The  new  president  enters  upon  his  new  duties 
not  only  witli  an  understanding  as  to  the  big 
job  ahead  of  him  as  president  of  the  largest  re- 
tail talking  machine  association  in  the  country, 
but  with  zest  and  enthusiasm  for  the  big  possi- 
bilities to  be  accomplished. 

Mr.  Half's  firm  has  been  in  business  over 
eighteen  years  in  Homestead,  but  started  han- 
dling talking  machines  in  a  very  small  way 
about  1906.  During  1914  they  built  four  at- 
tractive sound-proof  booths  and,  because  of  the 
success  of  this  innovation,  were  enforced  to 
double  this  number  last  year.  Although  the 
Half  Bros.'  furniture  business  is  the  largest  and 
most  successful  in  this  region,  their  talking  ma- 
chine trade  has  developed  to. such  an  extent  that 
this  is  now  a  very  important  part  of  their  annual 
sales. 

Mr.  Half,  as  representative  of  his  firm  in  the 
Talking  Machine  Dealers'  Association  of  Pitts- 
burgh, has  always  taken  a  very  active  part  in 
its  various  activities  and  is  a  firm  believer  in  the 
work  it  is  doing,  always  quick  to  co-operate  with 
improvements  which  it  suggests  for  the  trade. 
There  is  every  indication  that  his  administration 
will  be  an  active,  aggressive  and  successful  one. 


F.  J.  TUCK  FIELD  IN  THE  SERVICE 

F.  J.  Tuckfield,  assistant  to  Managing  Director 
Thomas  Quinlan,  of  the  Lyraphone  Co.  of 
America,  was  recently  appointed  by  the  War 
Department  to  the  Intelligence  department  of 
the  service,  and  it  is  expected  he  will  shortly 
leave  for  France.  Maurice  C.  Rumsey,  who  has 
been  connected  with  one  of  the  largest  record- 
ing organizations  in  the  country,  has  succeeded 
Mr.  Tuckfield. 


Additions  to  Regulations  in  Official  Classifica- 
tion Territory  Will  Prove  of  Interest  to  Talk- 
ing Machine  Jobbers  All  Over  the  Country 


Announcement  has  been  made  by  the  Official 
Classification  Committee  of  additions  to  the  re- 
quirements of  Rule  2,  contained  in  Supplement 
IS,  Classification  44,  which  are  as  follows: 

Beginning  with  October  1,  1917,  all  shipments 
to  points  in  Official  Classification  territory — 
which  generally  speaking  is  that  territory  north 
of  the  Ohio  and  east  of  the  Mississippi  Rivers — 
forwarded  in  fibreboard,  pulpboard  or  double- 
faced  corrugated  strawboard  boxes,  fireboard 
or  pulpboard  pails  or  drums,  fibreboard  baskets 
and  fibreboard  barrels,  must  show  a  description 
of  the  contents  of  such  containers. 

This  provision  is  made  to  facilitate  the  han- 
dling of  these  shipments.  The  Western  Classi- 
fication Committee  has  found  it  very  beneficial 
to  the  lines  operating  in  that  territory,  as  it 
eliminates  the  necessity  for  opening  a  package 
in  order  that  its  contents  may  be  ascertained. 


It  is  also  expected  that  the  handling  of 
"astray"  freight  will  be  greatly  expedited  by  this 
provision,  as  the  necessity  for  prompt  disposi- 
tion of  the  package  will  be  more  readily  seen 
by  the  local  agent  of  the  carrier. 

The  description  shown  on  the  package  should 
conform  to  the  description  on  the  bill  of  lading 
and  members  should  avoid,  wherever  possible, 
the  use  of  trade  names. 


NEW  QUARTERS  IN  PEORIA 

C.  E.  Wheelock  &  Co.  Have  Elaborate  Victrola 
Department  in  New  Store  in  That  City 


Peoria,  III.,  October  6. — C.  E.  Wheelock  & 
Co.,'  china,  glass  and  talking  machine  dealers, 
of  216  South  Adams  street,  recently  held  a  for- 
mal opening  of  their  elaborate  new  quarters  at 
that  address.  The  front  of  the  building  has  been 
remodeled  and  an  elaborate  show  window  of  the 
island  style  installed.  The  company's  Victrola 
department  is  located  on  the  mezzanine  floor 
and  a  special  concert  was  arranged  for  the  open- 
ing, with  Sol.  Cohen,  a  local  violinist,  playing 
accompaniments  to  the  various  Victor  records. 


L  &  H.  Khaki  Talking  Machine  Covers 

HAVE  STOOD  THE  TEST 


■ 


Heavily 
padded 
with 
substantial 
Felt. 
Quilted, 
fleece-lined, 
strongly 
sewed. 


iiiiiiiiiiimiiiiiiiiiiiiiiiiiiiiiiii 


We 
specialize 
in 

making 
"to-order" 

Covers 
to  fit  any 

make 
machine. 


ill  Ill  1 1:  i  i  i  iimiiii 


Special  Inducement  to  Jobbers 

LYON  &  HEALY,  Chicago 
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The  Trade  In  Philadelphia  And  Locality 


Philadelphia,  Pa.,  October  8. — The  dealers  in 
talking  machines  in  Philadelphia  have  been  hav- 
ing a  lively  time  of  it  in  September.  It  has 
been  a  very  good  month  for  them,  in  spite  of 
the  shortage  of  machines,  and  there  is'  every  indi- 
cation to  point  to  a  very  active  fall. 

Sonora  Fall  Opening  on  October  15 

Manager  F.  D.  W:  Connelly,  of  the  Sonora 
Co.,  at  1311  Walnut  street,  reports  that  the  busi- 
ness at  his  place  has  been  fine.  On  Tuesday 
of  this  week  the  winter  draperies  were  put  in 
place,  and  considerable  repainting  and  redecorat- 
ing is  being  done. 

Mr.  Connelly  says:  "We  have  had  a  fine  Sep- 
tember, and  things-  are  looking  excellent  for  Oc- 
tober. Our  fall  opening  occurs  on  the  15th  of 
this  month,  at  which  time  concerts  will  be  given, 
with  the  assistance  of  several  Metropolitan  ar- 
tists." 

Among  the  visitors  at  the  Sonora  recently 
were  Frank  J.  Coup,  the  advertising  sales  man- 
ager, who  stopped  here  on  his  way  home  from 
Washington,  D.  C.  William  R.  Keech,  who  has 
been  a  salesman  of  the  Sonora  at  their  ware- 
rooms  from  the  time  they  were  opened,  nearly  a 
year  ago,  has  severed  his  connection  with  the 
retail  firm  to  go  with  the  Sonora  wholesale  de- 
partment of  Smith,  Kline  &  French.  A  series  of 
unusually  fine  concerts  will  be  given  during  the 
season  at  the  Sonora  warerooms. 

Busy  Times  With  Penn  Phonograph  Co. 

The  Penn  Phonograph  Co.  enjoyed  a  yery 
satisfactory  September  business,  and  Mr.  Barn- 
hill  says  he  believes  that  October  is  going  to  be 
even  more  satisfactory  from  the  way  the  month 
has  begun.  He  states  that  machines  are  com- 
ing in  much  better,  and  that  they  anticipate  be- 
ing able  to  give -very  satisfactory  service  from 
now  on  upon  the  orders  already  placed. 

E.  G.  Dare,  of  the  Penn  Co.,  who  for  some 
time  has  been  their  credit  manager,  has  been 
drafted  into  the  United  States  service,  and  is 
now  at  Camp  Meade,  where  he  is  doing  clerical 
work.  He  writes  that  he  is  being  kept  very 
busy  in  the  Quartermaster's  department. 
September  Was  a  Dandy  Month 

Herbert  Blake,  of  the  firm  of  Blake  &  Burkart, 
says  that  September  was  a  dandy  month  for  his 
firm,  and  was  way  ahead  of  last  September, 
which  was  also  a  very  good  month.    They  have 


Weymann  Service 

For  many  years  we  have  helped  Dealers  to  grow  not  only 
in  VICTOR  TALKING  MACHINES  and  RECORDS, 
but  also  those  Dealers  who  handle  MUSICAL.  MER- 
CHANDISE and  SHEET  MUSIC.  . 

We  offer  you  our  experience  gained  by  54  years  in  the 
Musical  Industry,  in  a  Service  not  found  elsewhere. 

WEYMANN 

Victor  Distributors 

EVERYTHING  MUSICAL 

1108  Chestnut  Street  Philadelphia,  Pa. 


also  started  October  very  well.  The  firm  are 
putting  in  a  larger  bulk  window  on  the  Eleventh 
street  side  of  their  building,  near  enough  to  the 
corner  to  obtain  a  view  in  every  direction.  It 
will  not  only  be  an  attractive  show  window, 
but  will  be  the  means  of  attracting  attention  to 
every  one  passing  that  vicinity. 

Blake  &  Burkart  have  received  several  of  the 
new  William  and  Mary  designs  of  the  Edison, 
and  they  are  most  attractive  machines.  One  of 
them  is  being  displayed  at  present  in  the  Wal- 
nut street  window  of  their  store,  1102.  Mr. 
Blake  has  taken  this  entire  store  for  Edison 
purposes  and  recently  has  constructed  three  very 
fine  hearing  rooms,  and  now  has  ten  altogether. 
They  are  unusually  large  and  commodious. 


Penn  Victor  Service 


is  backed  by  a  warm  personal 
interest  in  each  individual  ac- 
count, which  interest  insures 
our  clients  a  maximum  of 
service  attention. 


PENN  PHONOGRAPH  CO. 


17  South  Ninth  Street 


PHILADELPHIA 


Blake  &  Burkart  have  sold  quite  a  number  of 
their  special  Edison  machines  for  the  army  and 
navy.  These  machines  are  nicely  boxed,  easy 
transportable,  and  contain  as  fine  a  motor  as 
the  more  expensive  machines  and  only  cost  $55. 
They  are  only  sold  to  army  and  navy  men,  and 
not  to  the  general  public. 

To  Give  Edison  Tone  Test 

The  Edison  dealers  of  Philadelphia  will  give 
a  tone  test  of  the  Edison  at  the  Academy  of 
M-usic  on  October  22,  and  will  have  as  assist- 
ing artists  Marie  Rappold  and  Signor  Cic- 
colini.  Complete  arrangements  for  this  event 
were  formulated  at  the  regular  monthly  meet- 
ing of  the  twelve  Edison  dealers  here  held  at 
the  Bingham  House  on  Monday  evening  of  this 
week.  Blake  &  Burkart  have  taken  on  a  new 
salesman,  Ralph  Ziegler.  Mr.  Burkart,  who  re- 
cently severed  his  connection  with  the  firm,  has 
gone  into  the  jobbing  and  distributing  of  pat- 
ent spring  heels  in  shoes. 

Closed  a  Big  September  Trade 

Louis  Buehn,  of  the  Louis  Buehn  Co.,  states 
.that  his  firm  has  been  kept  very  busy  in  Sep- 
tember. Their  record  business  was  especially 
good,  and  the  machines  are  now  starting  in  to 
come  from  the  factory  in  very  much  better  quan- 
tities. Two  of  the  Buehn  salesmen  have  been 
enlisted  into  the  Government  service,  L.  D.  Cal- 
lahan and  E.  T.  Bliss,  Jr. 

Some  Recent  Visitors 

Among  the  out-of-town  talking  machine  deal- 
ers seen  in  Philadelphia  the  past  week  were  J. 
J.  Steif,  of  Steif  &  Young,  Mt.  Carmel,  Pa.; 
Mr.  Holland,  of  Roeblin  &  Co.,  Trenton,  and 
Mr.  Davie,  of  the  George  W.  Davie  firm,  of 
Coatesville,  Pa. 

Doing  Well  on  Market  Street 

B.  B.  Todd,  who  recently  purchased  the  talk- 
ing machine  store  at  228  Market  street,  and  is 
conducting  it  along  with  his  former  store  at  1306 
Arch  street,  reports  that  business  has  been 
most  excellent  at  both  stores.  At  the  Market 
street  store  he  has  had  all  the  upstairs  booths 
brought  to  the  first  floor,  and  is  having  it  at- 
tractively painted  and  decorated. 

Attractive  Weymann  Window 

H.  A.  Weymann  &  Sons  have  been  devoting 
their  window  displays  of  late  almost  entirely  to 
(Continued  on  page  38) 
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Save  Your  Energy 

is  a  thought  in  line  with  to-day's  saving 
suggestions.  The  conserving  of  the 
country's  resources  begins  with  MAN 
POWER,  and  the  elimination  of  all  un- 
necessary movement  is  essential  for 
success.  It  means  to  concentrate  on 
your  bases  of  supply  and  to  dig  deeper 
into  your  selling  territory. 

For  example,  Buehn  Service  concentrates  on 
GETTING  and  DELIVERING.  If  you  concen- 
trate your  purchases  of  Victor  Records  it  means 
more  efficiency  in  your  store,  for  you  can  get  from 
us  ALL  Victor  Records  in  any  quantity.  You  know 

how  fast  Buehn  service  is 

B _^  growing ;  you  know  of  its 

1-^  I— I  National    reputation  for 

V-^    -L^  A  1  1   i         service;    you  know  that 
-|-^  -w-  tt /^"p         quality  service  is  its  con- 
^  wri  V/      I       |H  crete  foundation,  and  that 

*    J-V^-L>         many  dealers  absolutely 
TTTf^rpf^iT)        rely  upon  it. 
\JH/    V  I  V  JL  You  are  assured  of  an 

— ^  rh  --^  ^        October  Profit  Harvest  by 

RECORDS         abore  "savi"s 


The  Louis  Buehn  Company 

VICTOR  DISTRIBUTORS 

PHILADELPHIA 
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HERE  IS  A  PICTURE  OF  3  "LIVE  ONES" 

Camera  Snaps  Baby  and  Her  Dog  Listening  to 
a  Victor  Talking  Machine 


Geo.  L.  Harway,  manager  of  the  DeRivas  & 


Baby  Harway  and  Her  Live  Victor  Dog 


Harris  retail  store  in  Dover,  N.  J.,  does  not 
profess  to  be  as  good  a  photographer  as  he  is 
a  piano  man,  but  according  to  the  accompanying 
snapshot  which  he  recently  took  of  his  little 
daughter  he  seems  to  be  holding  his  own  with 
the  camera.  One  might  think  to  look  at  the 
dog  that  it  is  the  regular 
papier  mache  type  listen- 
i  n  g  to  "His  Master's 
Voice,"  but  three  seconds 
after  this  picture  was 
snapped  this  "Victor 
trade-mark"  was  wagging 
all  there  was  left  of  what 
was  once  a  long  tail.  In 
other  words,  the  three 
subjects  of  this  picture 
are  all  the  real  thing,  a 
real  baby,  a  real  dog  and 
a  real  Victor.  Little  Miss 
Harway  is  already  a  Vic- 
tor enthusiast,  as  the  pic- 
ture shows. 


THE  TRADE  IN  PHILADELPHIA 

(Continued  from  page  36) 

the  talking  machine  end  of  their  business,  and 
having  an  expert  decorator  they  have  been  hav- 
ing some  remarkably  attractive  windows.  Last 
week's  was  especially  novel.  The  decorator 
had  secured  a  number  of  old-fashioned  school 
desks  and  benches  and  had  them  arranged  in  a 
class  formation,  and  on  the  blackboard  was  a 
list  of  every  possible  way  that  the  talking  ma- 
chine was  of  value  in  the  school  room. 

The  Weymann  business  was  very  good  in 
September,  and  they  received  a  great  many  ma- 
chines, although  not  enough  for  their  require- 
ments. Their  record  stock,  however,  is  in  ex- 
cellent shape.  Their  business  in  September  was 
considerably  ahead  of  the  corresponding  month 
of  last  year.  Harry  Weymann,  the  present  head 
of  the  firm,  was  in  New  York  several  days  the 
early  part  of  this  week. 

BIG  DEMAND  FORJilFT  CERTIFICATE 

Orders  for  Victor  Christmas  Certificate  Assum: 
Large  Proportions 


Since  the  Victor  Talking  Machine  Co.  an- 
nounced the  new  Victor  Christmas  Gift  Certifi- 
cate, thousands  of  orders  have  been  received  at 
the  Victor  office  from  dealers  located  in  every 
part  of  the  country.  The  individual  orders 
have  already  totaled  into  the  hundred  thousands. 
Many  of  the  orders  contained  supplementary 
remarks,  complimenting  the  Victor  Co.  on  the 
issuing  of  such  a  thoroughly  practical  certifi- 
cate, which,  as  many  said,  "is  bound  to  mate- 
rially boom  the  sale  of  Victor  records," 


COOPERATING  WITH  THEIR  JOBBERS 

Philadelphia,  Pa.,  October  6. — At  present  the 
Domestic  Talking  Machine  Corp.,  of  this  city, 
is  extending  vigorous  co-operation  to  two  of  its 
jobbers.  P.  C.  Adams,  sales  manager  of  the 
Domestic  Co.,  is  spending  several  weeks  in  Chi- 
cago co-operating  with  Carson,  Pirie,  Scott  & 


Co.  in  the  development  of  dealer  accounts, 
while  E.  Bauer,  special  representative  of  the 
Domestic  Co.,  is  spending  several  days  in  New 
York  with  the  Frederick  J.  Bauer  Co. 

ISSUE  TWO  INTERESTING  CATALOGS 

The  R:shell  Phonograph  Co.,  Williamsport,  Pa., 
Sends  Out  Handsome  Publications  Bearing 
Upon  Their  Line  of  Phonographs  and  Records 

The  Rishell  Phonograph  Co.,  Williamsport, 
Pa.,  manufacturer  of  Rishell  phonographs  and 
records,  has  just  issued  two  interesting  catalogs 
featuring  its  products.  These  publications  which 
have  been  mailed  to  the  company's  dealers  give 
a  fair  idea  of  the  progress  which  the  Rishell 
phonograph  has  achieved  since  its  introduction 
in  1916. 

The  catalog  devoted  to  the  phonograph  line 
presents  illustrations  of  the  different  models, 
together  with  adequate  descriptions.  Featured 
in  this  catalog  are  models  retailing  at  $250,  $200, 


$150,  $100,  $75,  $60  and  $50,  together  with  a  spe- 
cial art  model  retailing  at  $300.  Rishell  phono- 
graphs have  been  generally  recognized  as  repre- 
sentative of  artistic  cabinet  work  and  the  com- 
pany has  always  emphasized  the  fact  that  quality 
is  a  paramount  consideration  in  the  manufac- 
turing of  these  phonographs. 

The  Rishell  record  catalog  contains  106  pages 
and  there  is  listed  in  these  pages  every  type  of 
music  that  is  in  demand  at  the  present  time. 
Rishell  records  are  vertical  cut  and  the  com- 
pany suggests  that  they  be  used  with  a  Rishell 
sapphire  ball.  Many  well-known  artists  are  lisied 
in  this  catalog,  while  the  Rishell  orchestral  mili- 
tary band  and  stringed  orchestra  have  produced 
a  splendid  library  of  records  of  this  description. 
This  catalog  is  well  worth  the  close  attention 
of  Rishell  dealers  who  can  doubtless  find  a  ready 
sale  for  the  records  that  are  listed. 

The  builder  of  credit  is  and  has  been  the 
greatest  single  factor  in  the  business  world. 


LONG  CABINETS 


D  83 

In  all  finishes.  Specially  adapted 
lor  use  with  Columbia  50.  Front 
posts  made  to  follow  lines  of  posts 
on  Columbia  75. 


FIRST  and  FOREMOST 

In  the  cabinet  field. 

Why?    Because  we've  specialized  in 

CONSTRUCTION 
FINISH  and 
ADAPTABILITY 

Our  supremacy  in  these  essentials 
warrants  your  handling  the  perfect 
line. 

That's  why  you  should  anticipate  your 
wants  NOW,  when  the  season's  at 
its  height. 


D  79 

In  all  finishes.    Shown   with  top 

moulding  and  shelves. 
Specially    adapted    for   use  with 
Victrola  IX. 


Prompt  deliveries  on  all  orders.    Write  for  Illustrated  Catalogue  of  complete  line 

THE  GEO.  A.  LONG  CABINET  COMPANY 

HANOVER,  PA. 
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Otto  Heineman  Phonograph  Supply  Co. 


INCORPORATED 


25  WEST  45th  STREET,  NEW  YORK 
FACTORIES,  ELYRIA,  O. — NEWARK,  N.  J.— PUTNAM,  CONN. 


CHICAGO 


ATLANTA 


SEATTLE 


CINCINNATI 


TORONTO 


Meisselbach  Motor  No.  10 


The  Most  Efficient  Motor  for  Table  Machines 


(List  of  Parts  on  Reverse  Side) 


Meisselbach  Motor  No.  10 


SPECIFICATIONS 


Capacity — Pdays  any  two  12-inch  or  three  of  the  aver- 
age 10-inch  lateral  cut  records  entirely  through 
with  unvarying  regularity  of  speed. 

Frame  Construction — Extra  heavy  gauge,  high  quality 
flat  steel.  General  contour  of  frame  and  dispo- 
sition of  parts  such  as  to  facilitate  installation  in 
any  type  of  phonograph  cabinet. 

Springs — Two  carefully  tempered  springs ;  completely 
enclosed  and  operating  in  lubricant ;  intercon- 
nected by  our  patented  coupling. 

The  entire  spring  box  shaft  is  readily  detachable  by  the 
removal  of  one  screw,  without  disturbing  the  ad- 
justment of  any  other  part  of  the  motor. 


Transmission — Silent  gears  of  special  form  cut  by  the 
bobbing  method. 

Speed  Governor  Drive — Worm  gear  of  most  approved 
construction  with  highly  finished  alloy  steel 
worm. 

Turntable  Spindle — Cylindrical  shaft  of  special  steel, 
running  in  large,  automatically  lubricated  bear- 
ings. Fitted  to  take  10-  or  12-inch  turntable. 
Tapered  spindle  supplied  at  small  advance  in 
price. 

Speed  Regulator — Knurled  finger  knob  adjustment 
with  plain  or  graduated  dial  on  motor-board  of 
cabinet.    Most  convenient  and  accurate. 

Net  Weight  (motor  as  illustrated)  4  lbs. 


President 


Meisselbach  Motor  No.  10-Parts  List 
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Parts  List  No.  10  Meisselbach  Motor 
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Top  Plate. 

Turntable    Shaft  Lubricating 

Washer. 
Winding  Shaft  Bracket. 
Winding  Shaft  Bracket  Screw. 
Winding  Shaft. 
Winding  Pinion. 
Winding  Pinion  Washer. 
Winding  Pawl. 
Winding  Pawl  Spring. 
Winding  Pawl  Pin. 
Winding  Pawl  Paper  Washer. 
Winding  Pawl  Steel  Washer. 
Winding  Shaft,  Assembled. 
Mitre  Gear  Shaft  and  Bracket, 

Complete. 
Mitre  Gear  Shaft  Bracket  Screw. 
Intermediate  Shaft,  Complete. 
Speed  Regulator  Lever. 
Speed  Regulator  Lever  Shoulder 

Screw. 

Speed  Regulator  Lever  Spring. 
Speed    Regulator    Lever  Arm, 

6%"  long. 
Speed    Regulator    Lever  Arm, 

7%"  long. 
Speed    Regulator    Lever  Arm 

Screw. 
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Motor   Suspension   Screw,  1%" 

long. 
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Motor  Suspension  Screw,  lty," 

long. 
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Motor  Suspension  Screw  Steel 

Washer. 
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Motor   Suspension    Screw  Felt 

Washer. 
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Motor  Suspension  Screw  Fibre 

Washer. 
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Bottom  Plate  with  Cross  Bars. 
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Cross  Bar. 
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Cross  Bar  Washer. 
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Cross  Bar  Nut. 
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Turntable  Shaft  End  Plate. 
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Turntable     Shaft     End  Plate 

Screw. 
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Turntable    Shaft    End  Plate 

Fibre  Disk. 
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Bottom  Plate,  Assembled. 
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Spring  Box  Shaft. 
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Winding    Gear,    Ratchet,  and 

Sleeve  with  Spring  Hook. 
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Main    Gear    and    Sleeve  with 

Spring  Hook. 
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Spring  Hook. 
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Main  Spring. 
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A\  hiding  Bids.  Spring  Cup. 
Driving  Side  Spring  Cup. 
Spring  Cup  Inside  Washer. 
Spring  Cup  Hook  Pin. 
Spring  Cup  Hook  Pin  Plate. 
Spring  Box  Shaft,  Assembled. 
Turntable    Shaft    with  Worm 

Gear  and  Spur  Piuion. 
Turntable  Shaft  Pin. 
Turntable  Shaft  Collar. 
Turntable     Shaft    Collar  Set 

Screw. 
Governor  Worm  Shaft. 
Governor  Worm  Shaft  Collar. 
Governor   Worm   Shaft  Collar 

Screw. 

Governor  Disk  with  Bushing. 
Governor  Spring  with  Weight. 
Governor  Spring  Screw. 
Governor  Spring  Washer. 
Governor  Shaft,  Assembled. 
Governor  Bracket. 
Governor  Bracket  Screw. 

Bearing  Cylinder. 
Bearing  Cylinder  Set 


Governor 
Governor 
Screw. 
Governor 


Assembled. 
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Happenings  in  the  Dominion  of  Canada 


"TALKERS"  A  BIG  FEATURE  OF  NATIONAL  EXHIBITION 

Held  in  Toronto — J.  P.  Bradt  Enthusiastic  Over  Western  Conditions — M.  H.  Matthews'  Interest 
ing  Views — Music  Supply  Co.  Entertain  Columbia  Jobbers — Christine  Miller  in  Edison  Recital 

October  4, 


Toronto,  Ont.,  October  4. — A  striking  feature 
of  this  year's  National  Exhibition  in  Toronto 
was  the  talking  machine's  representation.  This 
was  impressively  strong,  and  the  numbers  of 
makes  were  a  surprise  to  the  trade  and  bewilder- 
ing to  the  layman.  Many  of  the  visiting  dealers 
confessed  that  they  came  to  the  exhibition  more 
because  of  this  branch  of  the  music  trades  than 
to  inspect  the  piano  and  player  exhibits. 

In  view  of  the  number  of  piano  firms  either 
manufacturing  or  contemplating  the  manufacture 
of  talking  machines,  it  was  decided  that  this  line 
might  be  shown  in  the  sound-proof  rooms  in 
the  rear  of  the  music  pavilion  if  desired.  The 
larger  number,  however,  were  shown  in  indi- 
dividual  tents  erected  for  the  purpose.  The 
prominence  of  the  talking  machine  industry,  and 
the  fact  that  no  provision  has  hitherto  been 
made  for  it  by  the  exhibition  management  sug- 
gests that  the  manufacturers  and  distributors 
should  get  together  immediately  to  formulate  a 
plan  to  present  to  the  Exhibition  Association 
if  it  is  desired  to  exhibit  collectively  as  the  piano 
manufacturers  are  doing. 

Among  recent  out-of-town  visitors  to  Toronto 
and  other  points  was  D.  R.  Doctorow,  manager 
of  the  credit  and  sales  department  for  Leonard 
Markels,  the  New  York  manufacturer  of  talking 
machine  motors.  Mr.  Doctorow  was  calling  on 
firms  who  have  already  been  using  the  Markels 
motor,  and  others  who  have  expressed  their  in- 
terest in  the  firm's  new  "Butterfly"  motor.  In 
conversation  with  your  correspondent  Mr.  Doc- 
torow pointed  out  that  he  was  arranging  for  a 
service  station  in  Canada. 

This  visitor  from  New  York  expressed  his 
surprise  at  the  greatness  of  the  Canadian  Na- 
tional Exhibition,  which  he  said  was  on  a  much 
more  extensive  scale  than  he  had  any  idea  of. 
He  also  expressed  his  pleasure  at  seeing  the 
high  quality  of  talking  machines  and  pianos 
made  in  Canada. 

"Anyone  in  the  musical  business  in  this  coun- 
try who  fails  to  put  it  across  in  a  big  way  this 
year  should  take  stock  of  himself  or  his  prod- 
uct," said  Jas.  P.  Bradt,  general  manager  for 
Canada  of  Columbia  Graphophone  Co.,  on  his 
return  to  Toronto  from  a  trip  to  the  Pacific 
Coast.  "One  or  both  can  safely  be  declared 
to  be  unfit.  There  is  just  one  fly  in  the  oint- 
ment and  that  is  the  scarcity  of  labor.  We 
manufacturers  who  are  doing  a  tremendously 
increased  business,  and  could  do  a  lot  more  if 
we  could  get  product,  are  very  hopeful  that  the 
report  that  munition  plants  in  Eastern  Canada 
are  to  close  down  is  true  and  will  quickly  be- 
come a  fact.  That  would  release  many  thou- 
sands and  enable  us  to  fill  our  ranks." 

Mr.  Bradt  came  back  full  of  enthusiasm  from 
his  personal  survey  of  Western  Canada,  his  first 
trip  since  returning  to  this  country  in  his  pres- 
ent capacity  after  an  absence  of  nearly  five 
years.  "The  craze  of  speculation  in  'city  lots' 
has  disappeared  from  Western  Canada,"  he  ob- 
served. "Enough  lots  have  been  staked  off  and 
sold  in  past  years  to  provide  for  the  growth  of 
the  respective  cities  for  the  next  fifty  years. 
Almost  everybody  invested,  but  practically  all 
have  completed  their  payments  or  thrown  over 
the  load.  Now  they  are  buying  what  they  need, 
and,  of  course,  I  am  endeavoring  to  give  them 
largely  increased  quantities  of  Grafonolas  and 
Columbia  records." 

"Music  in  the  Home"  Mr.  Bradt  noticed,  is 
becoming  a  strong  feature  of  the  newspapers, 
and  this  he  considered  significant  of  the  place  of 
music  in  the  life  of  the  people,  and  that  fact 
being  recognized  by  the  public,  and  therefore 
the  newspapers,  the  publishers  of  which  are  co- 
operating with  the  trade  as  never  before.  The 


enormous  crops  of  the  West  made  a  strong  im- 
pression upon  Mr.  Bradt,  who  appreciated  that 
in  spite  of  the  districts  in  which  drought  and  hail 
did  its  deadly  work,  the  yield  will  be  enormous, 
and  at  the -prices  at  which  the  grain  will  be 
marketed  the  prospects  are  most  alluring. 

"My  trip  was  full  of  pleasure,"  concluded  Mr. 
Bradt.  "My  old-time  friends,  with  whom  I  did 
business  years  ago,  were  exceedingly  good  to 
me,  and  it  was  pleasant  to  hear  them  thank  me 
again  and  again  for  putting  them  in  the  talking 
machine  business,  and  I  was  mighty  glad  to  find 
them  prosperously  happy  and  optimistic." 

The  Lippert  Furniture  Co.,  Ltd.,  furniture 
manufacturers  of  Kitchener,  Ont.,  are  entering 
the  phonograph  field  and  will  shortly  show  sam- 
ples of  a  number  of  models  to  the  trade. 

F.  J.  Hill,  Wingham,  Ont.,  is  featuring  as  his 
leader  the  Pathe  phonograph  and  records. 

F.  A.  Schmidt,  Kitchener,  Ont.,  has  been  ap- 
pointed Canadian  distributor  for  the  Phono- 
graph Specialties  Mfg.  Co.,  of  New  York. 

John  A.  Sabine,  of  the  Music  Supply  Co.;  H. 
Rits,  Toronto  Grafonola  Co.,  Toronto,  and  R. 
L.  Tamplin,  Columbia  dealer  of  Windsor,  Ont., 
recently  motored  from  Toronto  to  New  York 
and  return,  and  whilst  there  they  had  the  pleas- 
ure of  inspecting  the  new  Columbia  home  on 
Fifth  avenue,  and  also  paid  a  visit  to  the  Co- 
lumbia recording  laboratories  where  they  met  a 
number  of  celebrated  Columbia  recording  artists. 

Max  Landay,  the  well-known  Victor  distrib- 
utor of  New  York,  recently  visited  Toronto  and 
Montreal. 

The  Wright  Piano  Co.,  London,  Ont.,  have 
taken  on  the  representation  of  the  Brant-Ola 
for  London  and  district. 

A  Toronto  gentleman  who  went  the  rounds 
of  the  talking  machine  tents  at  the  recent  To- 
ronto Fair  claimed  to  know  good  tone  when  he 
heard  it.  Asked  as  to  his  occupation  he  said: 
"Retired,  and  breeder  of  canaries." 

That  the  talking  machine  with  nothing  to  rec- 
ommend it  but  cheapness  will  have  short  shrift 
with  Canadian  people  is  the  opinion  of  M.  H. 
Matthews,  president  of  the  Thomas  Mfg.  Co., 
Dayton,  O.,  manufacturers  of  motors.  Mr. 
Matthews  with  M.  L.  Baxter,  vice-president  of 
the  company,  and  superintendent  of  the  fac- 
tories, visited  Toronto  during  fair  week  and 
carefully  investigated  talking  machine  trade  con- 
ditions and  prospects.  They  were  most  agree- 
ably surprised  and  impressed  with  the  standard 
of  the  Canadian  manufacturers  and  their  appre- 
ciation of  the  high-class  motors  that  Mr.  Mat- 
thews announces  has  been  his  firm's  policy  from 
the  commencement.  As  a  result  of  the  visit 
of  Mr.  Matth  ews  and  Mr.  Baxter,  the  company 
are  considering  plans  to  give  trade  in  Canada 
closer  attention  and  efficient  service.  They 
foresee  important  phonographic  developments 
with  the  higher  class  articles  predominant. 

Fred  Gennett,  secretary  of  the  Starr  Piano  Co., 
Richmond,  Ind.,  which  firm's  lines  of  phono- 


graphs and  records  are  being  distributed  in  Can- 
ada by  the  Canadian  Phonograph  Supply  Co.,  of 
London,  Ont.,  recently  paid  that  firm  a  visit. 
Mr.  Gennett  expressed  his  delight  with  the  prog- 
ress Starr  phonographs  and  records  have  al- 
ready made  in  the  Dominion  of  Canada,  and 
he  predicts  for  them  a  large  share  of  public 
interest.  R.  M.  Allen,  of  the  same  firm,  took 
in  the  Canadian  National  Fair,  and  like  all 
Americans  on  their  first  visit,  was  amazed  at 
the  extent  of  this  annual  world-famous  exposition, 
the  nature  of  the  permanent  buildings,  streets 
and  sidewalks.  His  visit  was  during  the  first 
week  of  the  fair,  when  the  crowds  are  supposed 
to  be  much  lighter  than  during  the  second  week. 

The  Nordheimer  Piano  &  Music  Co.,  Ltd.,  To- 
ronto, Canadian  distributors  of  the  Aeolian- 
Vocalion,  announce  a  free  service  to  Vocalion 
representatives  throughout  Canada.  They  have 
prepared  a  series  of  advertisements  in  one,  two, 
three  and  four-column  widths,  and  various  depths. 
These  advertisements  are  illustrated,  and  the 
matter  has  been  carefully  written.  Plates  of 
the  complete  advertisements  are  supplied  Vo- 
calion dealers  free  of  charge. 

During  exhibition  week  the  Music  Supply  Co., 
Toronto,  distributors  of  Columbia  lines,  enter- 
tained a  number  of  their  dealers  at  a  dinner  at 
the  Old  Mill  Inn  on  the  Humber.  By  invita- 
tion the  guests  of  the  company  "met  at  the  of- 
fice of  the  Music  Supply  Co.  and  from  there 
adjourned  via  motor  cars  piloted  by  John  A. 
Sabine  in  his  Haynes  car.  A  chicken  dinner 
par  excellence  was  surrounded  in  short  order, 
the  guests  all  occupying  one  large  table.  Be- 
tween courses  the  new  records  for  October  were 
played  over  on  a  Grafonola  brought  along  for 
the  purpose.  This  gave  an  opportunity  that 
none  present  had  previously  enjoyed  of  hearing 
the  records  with  other  dealers  and  comparing 
notes  as  to  the  selling  possibilities  of  the  dif- 
ferent titles.  Order  blanks  were  provided,  so 
that  any  who  desired  could  enumerate  their 
preference.  Later  the  party  adjourned  to  Mr. 
Sabine's  flat,  where  they  were  royally  enter- 
tained. Owing  to  his  absence  in  New  York, 
where  he  went  on  a  motor  trip,  C.  A.  Leake,  the 
other  member  of  the  firm,  was  unable  to  be 
present. 

In  this  city  recently  Christine  Miller,  the  noted 
concert  contralto,  proved  to  a  critical  audience 
that  the  ear  cannot  detect  the  slightest  difference 
between  her  own  voice  and  her  re-created  voice 
on  the  New  Edison.  Miss  Miller  sang  in  direct 
comparison  with  her  re-creations,  pausing  now 
and  then  to  allow  the  phonograph  to  sing  alone, 
and  in  the  words  of  the  Toronto  World  the  re- 
sult was  weird,  for  so  wonderful  was  the  re- 
production that  it  was  impossible  to  tell  whether 
the  actual  voice  or  the  reproduction  was  sing- 
ing. 

C.  W.  Lindsay,  Ltd.,  Ottawa  branch,  recently 
ran  an  advertisement  in  the  Ottawa  dailies  in 
the  interest  of  their  phonograph  department 
headed  C.  C.  C.  and  offering  as  a  prize  to  any 
one  sending  a  correct  wording  represented  by 
the  three  C's  a  Columbia  ten-ich  record  of  their 
{Continued  on  page  42) 


Talking  Machine  Supplies 
and  Repair  Parts 

SPECIALTIES: — SPRINGS,  SOUND  BOX  PARTS, 
NEEDLES 


THE  RENE  MANUFACTURING  CO. 

HILLSDALE,  NEW  JERSEY 
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THE  UNICO  SYSTEM 

ORDER  YOUR  UNICO  EQUIPMENT  NOW 


Steinert  Louis  XVI  Victrola  Salons — Display  Window 


Steinert  Louis  XVI  Victrola  Salons — Demonstrating  Rooms 


Steinert  Louis  XVI  Victrola  Salons — General  Interior 


U  NICO  DEPARTMENTS 
are  being  installed  daily  in 
all  sections  of  the  country.  Among 
the  Departments  equipped  during  the 
past  few  weeks  are  the  following: 


M.  Steinert  &■  Sons    .  . 
Neal,  Clark  &  Neal  Co. 
Nebraska  Cycle  Co. 
O.  K.  Houck  Piano  Co.. 
Berliner  Gramophone  Co. 


Boston,  Mass. 
Buffalo,  N.  Y. 
Omaha,  Neb. 
Nashville,  Tenn. 
Montreal,  Can. 


Grinnell  Bros  Bay  City,  Mich. 


E.  F.  Droop  &-  Sons 


Baltimore,  Md. 


Frederick  Piano  Co  McKeesport,  Pa. 


Hertzberg  Jewelry  Co. 


San  Antonio,  Tex. 


Wm.  L.  Nutting   .....    Nashua,  N.  H. 


Gushard  Dry  Goods  Co. 


Decatur, 


Leithold  Piano  Co  LaCrosse,  Wis 


Carney,  Jackson  &■  Enoch 


McMs 


Parkersburg,W.Va. 


Bros  Elizabeth,  N.  J. 


Harry  &■  Mowry  Co. 


Woonsocket,  R. 


Robelen  Piano  Co  Wilmington,  Del. 


Norfolk,  Va. 
New  Haven,  Conn. 


D.  Buchanan  &-  Sons 
Calder  Music  Shop 

Will  Marlar   Flagstaff",  Ariz 

Jones  Bros   Hobart,  Okla. 

Rogers  &■  Wilson      ....  Goshen,  Ind. 

Wichita  Showcase  Co.  .    .    .  Wichita,  Kan. 

Savolainen  Co.      .....  Duluth,  Minn. 


Collister  &-  Sayle  Co. 


Cleveland,  O. 


Hubert  Huewe  Remsen,  lo\ 

and  over  100  others  (in  25  states) 


U    NICO  EQUIPMENT  AND 
Decorations  are  executed 

both  in  Standard  Unico  Designs  and  also  in 
Period  Styles,  such  as  Adam,  Louis  XVI,  Empire, 
Colonial,  or  to  exactly  match  Your  Present 
Equipment. 

UNICO  SERVICE  delivers  the  i 


U  NICO  PLANNING 
Service  promptly  submits 
Plans  for  Departments  of  Maximum 
Efficiency  at  Moderate  Cost.  Simply 
specify  available  space,  number  of 
Rooms  and  Record  capacity  desired. 

THE  UNIT  CONST 

RAYBURN  CLI 

121-131  South  Thirty-first  & 

LITERATURE  UPON  REQUEST 


UM 
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ted 


THE  SALES  BUILDER 

DOUBLE  YOUR  FALL  AND  HOLIDAY  SALES 


u 


NICO  DEPARTMENTS 
will  establish  new  high  water 
marks  during  this  Fall  and  Holiday 
Season  in  the  sales  of  both  Machines 
and  Records. 

You  can  still  secure  the  advantages  of  Unico 
Equipment  for  the  present  Season,  but  you 
should  act  quickly  and  communicate  with  us 
immediately. 


U  NICO  DEMONSTRATING 
Rooms,  Patented  Elastic 
Sectional  Units,  Cabinet  Construction,  Superbly 
Finished  and  Appointed,  Promptly  Shipped  from 
Stock  in  Design  and  Finish  to  suit  your  Require- 
ments.  Prices  start  at  $90.00,  including  delivery 
East  of  Mississippi  River. 


U  NICO  RECORD  COUNTER 
(Patented)  Eliminates  Cashier 
and  Wrapping  Departments,  Speeds  the  Service, 
Increases  the  Sales,  Price  $100.00  delivered. 


u 


NICO  RECORD  RACK 
System  most  practical  yet 

Maximum  capacity  in  Minimum 
Costs  but  3  cents  per  record  for  any 


devised. 
Space, 
capacity  delivered. 


)ds,.at  the  right  price,  right  away 


Y  OUR  REQUIREMENT, 
whether  a  single  room,  rec- 
ord rack  or  counter,  or  the  complete 
Equipment  of  a  chain  of  stores,  can 
be  immediately  covered  through 
Unico  Service. 


:TION  COMPANY 

H,  President 

HILADELPHIA,  U.  S.  A. 

WIRE,  WRITE,  PHONE  OR  CALL  TO-DAY 


Steinert  Louis  XVI  Victrola  Salons— Display  Lobby 


Steinert  Louis  XVI  Victrola  Salons — Record  Department 
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TRADE  CONDITIONS  IN  THE  DOMINION  OF  CANADA— (Continued  from  page  39) 


own  choice.  The  correct  solution  was  Cozy, 
Convenient,  Comfortable. 

Howard  Russell,  the  well-known  Toronto  bari- 
tone soloist,  has  returned  home  from  New  York 
City,  where  he  sang  for  the  Columbia  Co.,  and 
no  doubt  the  music  lovers  of  Canada  will  short- 
ly have  the  pleasure  of  hearing  his  voice  on  the 
records. 

Torcan  Fancy  Goods,  Ltd.,  77  Bay  street,  are 
exploiting  the  Melbaphone  Emerson  seven-inch 
records  and  the  Winner  ten-inch  records. 

The  Sherlock-Manning  Piano  Co.,  London, 
Ont.,  have  placed  on  the  Canadian  market  a 
piano  and  phonograph  combined — a  piano  and  a 
phonograph  that  can  be  played  separately  or  to- 
gether, which  is  the  newest  development  in  the 
Canadian  piano  industry.  This  instrument  has 
proved  to  be  one  of  the  most  talked  of  prod- 
ucts of  recent  years. 

The  Columbia  Co.  recently  ran  in  good  sized 
newspaper  copy  a  list  of  Columbia  records  which 
got  the  most  applause  at  the  Toronto  National 
Fair. 


Orme,  Ltd.,  Ottawa,  at  the  Ottawa  Fair,  had 
a  separate  exhibit  of  Victor  Victrolas  and  rec- 
ords in  the  main  building  where  records  and 
machines  were  demonstrated  in  their  own  sound- 
proof room. 

Matthew  Webster  &  Co.,  202  Gloucester  street, 
Ottawa,  who  handle  His  Master's  Voice  prod- 
uct, report  a  growing  clientele  for  Victor  ma- 
chines and  Victor  records. 

A  new  vocalist  has  arrived  in  Hamilton,  Ont., 
She  is  the  daughter  of  L.  E.  Eager,  manager 
of  the  Nordheimer  Piano  &  Music  Co.,  Ltd., 
branch  here.  He  is  thinking  seriously  of  nam- 
ing her  Vocalion,  a  compliment  to  both  the 
young  lady  and  the  machine. 

J.  H.  Wildfong,  who  for  thirteen  years  was 
sales  manager  for  Gordon  Mackay  &  Co.,  Ltd., 
wholesale  dry  goods  merchants  of  Toronto, 
Ont.,  is  now  manufacuring  in  Toronto  the  Mel- 
baphone talking  machine. 

The  Ottawa  Typewriter  Co.,  Ltd.,  191  Queen 
street,  Ottawa,  have  been  appointed  Pathephone 
representatives. 


Circassian  walnut,  mahogany,  etc.,  and  a  wide 
range  of  Pathe  records  is  always  in  stock. 

W.  D.  Stevenson,  of  the  Canadian  Phono- 
graph Supply  Co.,  London,  Canadian  distribu- 
tors of  Starr  phonographs  and  records,  recently 
paid  Montreal  a  short  visit  and  in  conversation 
with  your  correspondent  stated  that  the  list 
of  Starr  records  coming  into  Canada  commenc- 
ing with  the  October  release  would  be  increased 
400  per  cent.  Mr.  Stevenson  is  particularly  well 
pleased  with  Starr  business  and  development 
throughout  Canada  and  prophesies  great  things 
in  the  near  future  for  this  make.  Hereafter 
he  says  a  still  greater  amount  of  attention  will 
be  devoted  to  Montreal  and  the  Province  of 
Quebec.  Queried  as  to  the  demand  for  period 
designs,  Mr.  Stevenson  admitted  it  was  first 
class  especially  for  Style  VI,  William  and  Mary 
model,  which  is  proving  one  of  the  most  pop- 
ular sellers. 

George  M.  Reece  and  Harold  Dewar,  of  the 
retail  staff  of  the  Berliner  Gramophone  Co., 
Ltd.,  Montreal,  have  left  Canada  to  enlist  with 
the  American  Marines  stationed  at  present  at 
Paris  Island,  S.  C. 

The  number  of  Victrolas  kindly  loaned  to  the 
Street  Fair  by  the  Berliner  Gramophone  Co., 
Ltd.,  helped  socially  to  make  this  society  event 
in  aid  of  patriotic  funds  and  local  charitable  in- 
stitutions the  biggest  event  ever  pulled  off  in 
Montreal,  so  much  so  that  it  will  now  become 
an  annual  event. 

The  Montreal  Symphonola  Co.  (registered, 
A.  K.  Kempton  and  H.  A.  Bemister)  have 
opened  up  an  office  in  Montreal  in  the  Mappin 
&  Webb  Building  for  the  wholesaling  of  the 
Symphonola,  a  Canadian-made  machine. 


TRADE  CONDITIONS  IN  WINNIPEG 

Stanwoods,  Ltd.,  Secures  Starr  Agency — Edison 
Demand  Active — General  Business  Reported 
Brisk  by  Jobbers  and  Dealers — Other  News 

Winnipeg,  Man.,  October  6. — G.  L.  Stanwood, 
of  Stanwoods,  Ltd.,  who  has  recently  added  the 
Starr  phonographs  and  records  to  his  stock  re- 
ports a  splendid  month's  business  in  phono- 
graphs. 

James  P.  Bradt,  Toronto,  general  manager  for 
Canada  of  Columbia  Graphophone  Co.,  recently 
spent  a  few  days  with  the  firm's  Winnipeg  dis- 
tributors, the  Western  Fancy  Goods  Co.  R. 
Shaw,  their  Winnipeg  manager,  reports  fall  or- 
ders coming  along  nicely  with  no  cancelations. 
Machine  stock  is  also  coming  in  more  freely. 

D.  J.  Young  &  Co.,  Ltd.,  and  Gourlay,  Winter 
&  Leeming,  Ltd.,  Calgary,  Alta.,  report  good 
Edison  business  following  a  tone  test  recital 
given  in  that  city  lately  by  Miss  Ellman. 

Additions  to  the  staff  of  the  Melotone  Talk- 
ing Machine  Co.,  Ltd.,  are  evidence  of  progress. 

An  increased  sale  of  Victor  Flora  Bella  rec- 
ords is  reported  by  H.  L.  Conlin,  manager  of 
the  Western  Gramophone  Co.,  owing  no  doubt 
to  the  recent  visit  of  this  opera  to  Winnipeg. 

E.  E.  Nugent,  of  Heintzman  &  Co.,  Fort 
William,  Ont;  C.  N.  R.  Still,  of  Neepawa, 
Man.;  W.  J.  Porter,  of  Gilbert  Plains,  Man.,  were 
recent  visitors  to  His  Master's  Voice  headquar- 
ters here.  Machine  shortage  is  improving- for 
which  the  branch  is  very  thankful. 

Phonograph  trade  is  reported  as  "good"  by 
the  Chopin  Piano  &  Talking  Machine  Co.  Mr. 
Robinson,  manager  of  the  company,  is  at  pres- 
ent in  Montreal  looking  after  the  interests  of 
the  company  there. 

The  D'ominion  Sewing  Machine  and  Phono- 
graph Co.,  300  Notre  Dame  avenue,  are  han- 
dling the  Viola  talker. 

'  Joseph  Tees  has  removed  from  35  Portage  ave- 
nue to  Room  514  Builders'  Exchange,  Portage 
avenue. 

A  fair  month's  business  for  September  is  re- 
ported by  the  Canadian  Phonograph  &  Sap- 
phire Disc  Co.  with  excellent  prospects  for  fall 
selling. 

"Business  as  usual"  is  the  report  of  Babson 
Bros.,  Edison  phonograph  dealers. 


MONTREAL  AND  PROVINCIAL  TRADE  HAPPENINGS 

Sonora  Line  With  C.  W.  Lindsay,  Ltd. — Starr  Phonograph  Display  at  Sherbrooke  Fair — Berliner 
Gramophone  Co.'s  Generosity — Holland  &  Son  Co.'s  Display  of  Pathephones — Other  News 

$150 


Montreal,  Canada,  October  8. — C.  W.  Lindsay, 
Ltd.,  in  addition  to  featuring  the  Columbia  and 
Pathe  machines,  have  taken  on  the  Sonora 
agency  and  will  retail  this  machine  in  Montreal 
and  at  their  various  branches  throughout 
Canada. 

Among  the  attractive  exhibits  in  the  Main 
Building  at  the  recent  Sherbrooke,'  Quebec, 
Fair  was  that  of  Wilder's  Music  Supply  Co., 
of  this  city,  who  exhibited  three  models  of  the 
Starr  phonograph,  as  well  as  a  number  of  vari- 
ous styles  of  Celeste  phonographs  of  their  own 
manufacture. 

Wm.  Lee,  Ltd.,  is  handling  a  large  amount 
of  Edison  Amberola  business  in  addition  to 
Columbia  Grafonola  sales  which  are  growing 
increasingly  every  day. 

Edison  week  will  be  fittingly  observed  this 
year  by  the  various  Edison  dealers  and  even 
at  present  writing  much  enthusiasm  is  rampant 
in  this  regard. 

I.  Montagnes,  of  I.  Montagnes  &  Co.,  To- 
ronto, Canadian  distributors  of  the  Sonora,  was 
in  Montreal  the  latter  part  of  the  month  making 
his  headquarters  with  his  local  distributors, 
Charles  Culross  and  C.  W.  Lindsay,  Ltd.  "To 
say  that  business  is  good,"  said  Mr.  Montagnes. 
"is  almost  superfluous,  for  all  manufacturers  of 
repute  are  enjoying  excellent  trade.  Our  main 
trouble  is  our  inability  to  supply  the  demand 
and  keep  up  with  the  call  for  Sonoras  from  all 
parts  of  Canada." 

Henry  E.  Braid,  who  has  been  manager  of 
the  phonograph  department  of  Layton  Bros,  for 
some  little  time,  has  tendered  his  resignation 
and  will  return  to  Toronto  where  he  will  be 
associated  with  the  sale  of  the  Sonora.  A  host 
of  friends  will  regret  his  departure. 

The  Berliner  Gramophone  Co.,  Ltd.,  loaned 
a  Victrola  and  supply  of  records  for  the  annual 
occasion  of  the  30,000  or  more  children  who 
were  in  attendance  at  the  Fruit  Festival  held 
this  year  in  Lafontaine  Park.  The  rustic  and 
fancy  dances  by  the  children  were  done  to  the 
accompaniment  of  the  Victrola. 

Charles  Culross  when  interviewed  was  just 

Schubert  x 

Phonograph 

RECORDS 

The  greatest  series  of  75c.  records  ever  made. 

10-INCH  DOUBLE  SIDED 
ALL  STARS  ALL  SELLERS 

New  list  by  15th  monthly. 
Dealers,  write  for  list  and  prices 

BELL  TALKING  MACHINE  COMPANY 
44  WEST  37th  STREET,  NEW  YORK 


on  the  point  of  closing  the  sale  of  a 
Sonora  machine.  Mr.  Culross  reports  that  fall 
business  has  opened  up  very  nicely.  He  has  re- 
ceived his  first  shipment  of  Aeolian-Vocalion 
machines  and  expects  next  week  a  supply  of  the 
new  Vocalion  records. 

The  Canadian  Graphophone  Co.,  distributor 
of  Columbia  Grafonolas  and  records  in  the 
Province  of  Quebec,  is  keeping  up  to  the  high- 
est point  so  far  obtained  this  season  and  is 
extremely  gratified  with  present  conditions  and 
the  outlook  for  the  immediate  future. 

J.  A.  Hurteau  &  Co.,  Ltd.,  is  hustling  for 
Pathe  business  with  great  success  locally  and 
the  past  month  has  booked  many  satisfactory 
orders  for  the  Pathephone,  in  addition  to  dis- 
posing of  an  unusually  large  number  of  rec- 
ords of  this  make. 

The  Outremont  Record  Exchange  has  opened 
up  at  1078  Laurier  avenue. 

N.  H.  Phinney  &  Co.,  Ltd.,  454-56  Barrington 
street,  Halifax,  N.  S.,  find  that  the  demand  for 
Edison  and  Columbia  Grafonolas  has  overtaxed 
their  Barrington  street  s.tore  and  for  this  reason 
have  opened  a  second  store  at  98  Gottingen 
street,  which  will  be  devoted  exclusively  to  the 
sale  of  the  above  lines. 

Victrola  sales  are  adding  much  to  their  al- 
ready wide  popularity  and  all  Berliner  Gramo- 
phone Co.,  Ltd.,  stores  report  heavy  fall  selling 
both  in  machines,  records  and  supplies. 

The  Ottawa  Typewriter  Co.,  Ltd.,  191  Queen 
street,  Ottawa,  have  been  appointed  Pathephone 
representatives. 

Wilder's  Music  Supply  Co.  is  opening  an  ex- 
clusive phonograph  branch  store  on  Bleury 
street,  near  the  corner  of  Ontario,  another  one 
in  Lachine  and  will  shortly  open  other  branches 
in  the  leading  towns  and  cities  of  the  Province 
of  Quebec  where  they  will  feature  Starr  phono- 
graphs and  records  and  the  Celeste,  a  machine 
of  their  own  manufacture. 

The  Pratte  Piano  Co.,  St.  Lawrence  boule- 
vard, it  is  stated,  contemplates  the  manufacture 
of  talking  machines  on  a  large  scale. 

The  appearance  of  the  opera  "Miss  Spring- 
time" in  His  Majesty's  Theatre  considerably 
increased  the  sale  of  Victor  records  from  this 
popular  score. 

W.  J.  Whiteside  is  now  representing  "His 
Master's  Voice"  products  and  is  most  enthu- 
siastic over  the  prospects  for  the  future  of  this 
popular  make  of  machines  and  records. 

All  the  leading  talking  machine  manufactur- 
ers are  using  large  newspaper  copy  in  the  daily 
newspapers,  especially  those  who  have  lately 
introduced  their  product  locally. 

G.  A.  Holland  &  Son  Co.,  519  St.  Catherine 
street  West,  are  pushing  the  sale  of  Pathe- 
phones and  have  in  stock  on  the  floor  models  in 
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Selling  a  man  a  Columbia  Grafonola  is  giv- 
ing him  the  squarest  kind  ol  a  square  deal. 
That's  why  he  comes  back  to  you  for 
Columbia  Records.  Satisfactory  merchan- 
dise begets  more  business. 


Columbia  Graphophone  Co. 

Wool  worth  Building.  New  York 


JOHN  CHURCH  CO.  TO  MANUFACTURE  TALKING  MACHINES 

Prominent  Piano  Manufacturers  Will  Enter  Field,  It  Is  Said — Reports  From  Leading  Jobbers  Tell 
of  Healthy  Business  Situation — Activity  With  Starr  Co. — New  Edison  Dealers — Other  News 

Fritzsch 


Cincinnati,  O.,  October  3. — Formal  announce- 
ment is  about  to  be  made  by  the  John  Church 
Co.  of  it  having  entered  the  talking  machine 
field,  a  certain  part  of  the  Harvard  factory  in 
this  district  having  been  turned  over  to  that 
department. 

Officials  of  the  corporation  now  in  the  city  are 
reticent  relative  to  the  details  of  the  new  ma- 
chine. None  of  its  points  has  been  made 
known,  but  it  is  believed  that  the  invention  of  a 
Cincinnatian,  who  claims  to  have  perfected  a 
method  of  developing  sound  through  the  use 
of  a  special  method  of  making  the  sound  box, 
is  incorporated  in  the  new  product. 

Vocalion  Manager  Byars  spent  a  week  the 
last  part  of  September  in  New  York  and  re- 
turned full  of  enthusiasm  over  the  fall  and  win- 
ter plans  of  the  Vocalion  department  of  the 
Aeolian  Co.  The  September  business  was  ex- 
tremely gratifying  and  indicates  that  expecta- 
tions for  a  tremendous  holiday  business  are  not 
unfounded.  The  Aeolian  store  is  putting  in  a 
new  suite  of  Vocalion  demonstrating  parlors  on 
their  second  floor,  which  have  been  carefully 
designed  to  be  commodious  and  acoustically 
perfect.  There  will  be  one  large  parlor,  with 
a  natural  solid  oak  interior  fitted  out  in  a  most 
artistic  manner,  which  will  be  used  for  the  Art 
Style  Vocalion  only.  The  old  Vocalion  rooms 
on  the  first  floor  will  also  be  retained  and  used. 
Considerable  trade  was  lost  last  year  through 
lack  of  demonstrating  room  and  the  local  store 
is  going  to  take  no  chances  the  coming  season. 
The  Vocalion  sales  force  is  being  augmented  by 
several  new  experienced  salesmen.  Mr.  Byars 
predicts  that  October,  November  and  December 
will  unquestionably  be  the  three  biggest  months 
in  the  history  of  the  Vocalion  business. 

Manager  Dittrich,  of  the  Victor  department 
of  the  Rudolph  Wurlitzer  Co.,  summarizes  the 
situation  as  follows: 

"The  month  of  September  has  passed  without 
any  noticeable  cha  nge  in  the  talking  machine 
business  with  the  exception  of  the  natural  in- 
crease in  demand  that  should  be  expected  under 
the  circumstances. 

"Record  business  is  showing  the  usual  healthy 
increase  that  always  manifests  itself  with  the 
coming  of  cooler  weather.  Record  stock  is 
available  in  large  quantities  and  dealers  are 
stocking  up  because  of  the  active  record  de- 
.  niand.  There  is  promise  of  a  phenomenal  fall 
and  winter  business. 

"Machine  developments  will  not  occur  until 
the  stock  begins  to  be  plentiful,  but  the  natural 
demand,  which  is  always  an  indication  of  what 
can  be  expected  when  the  dealers  get  down  to 
hard  work,  is  unusually  good  and  would  indi- 
cate that  the  machine  end  of  the  business  will 
show  the  same  heavy  increase  that  the  record 
sales  have  demonstrated  so  far  this  year. 

"The  demand  is  running,  we  might  say,  ex- 
clusively to  high  grade  instruments  and  this  is 
always  a  healthy  indication." 


The  Fritzsch  Phonograph  Co.  last  week 
opened  its  sales  headquarters  at  124  West 
Fourth  street,  which  has  been  placed  in  charge 
of  John  F.  McCarthy,  who  is  a  student  of  music 
and  is  also  of  a  mechanical  bent,  thereby  com- 
bining two  qualities  of  salesmanship  which  may 
shortly  be  featured  in  the  talking  machine  field. 
On  Thursday  the  company  invited  musical 
critics  to  hear  the  first  public  demonstration  of 
the  Fritzsch  machine,  the  event  taking  place  at 
Music  Hall,  the  city's  largest  auditorium. 
This  resulted  in  the  company  receiving  some 
favorable  criticism. 

The  Starr  Piano  Co.'s  Cincinnati  branch,  the 
headquarters  for  many  of  the  subagencies  in 
the  Middle  West,  is  unable  to  secure  a  sufficient 
stock  of  the  popular  styles  of  phonographs  now 
being  turned  out  by  the  factory  at  Richmond. 
This  is  the  main  complaint  of  Manager  Pauling 
who,  during  the  past  month,  found  it  necessary 
to  put  on  a  special  delivery  truck  for  the  benefit 
of  the  talking  machine  department. 

Two  new  dealers  have  been  added  to  the  list 
of  Manager  Peterson,  of  the  Phonograph  Co., 
those  being  Sam  Pushing  Bros.,  of  Bowling 
Green,  Ky.,  and  C.  F.  Wheeler  Co.,  Danville, 
Ky.  The  first  tone  test  recital  of  the  season, 
under  the  direction  of  the  Edison  rooters  in 
the  Cincinnati  district,  will  take  place  at  Hamil- 
ton, October  15,  Ciccolini,  the  Italian  tenor,  be- 


ing featured.  He  will  also  appear  at  Middletown 
and  Columbus,  O.;  Charleston  and  Bluefields, 
W.  Va.,  the  same  week.  Miss  Morissey,  an 
Edison  favorite,  is  scheduled  for  recitals  in  this 
territory  in  the  latter  part  of  November  and  De- 
cember, including  a  visit  to  Newport,  Ky. 


ADDITIONS  TO  PEARSALL  CO.  STAFF 

The  sales  staff  of  the  Silas  E.  Pearsall  Co., 
New  York  Victor  distributor,  has  been  aug- 
mented recently  by  the  addition  of  C.  R. 
Hutchins  and  Helmuth  Kranich,  Jr.  Both  of 
these  representatives  are  visiting  the  Victor 
dealers  in  this  territory  and  have  been  success- 
ful to  date  in  co-operating  with  the  Pearsall 
clientele  and  rendering  dealers  efficient  service. 

Mr.  Hutchins  is  well  known  in  musical  circles 
and  was  one  of  the  entertainers  at  the  dinner 
of  the  Talking  Machine  Men,  Inc.,  which  was 
held  last  April  at  the  Hotel  McAlpin.  He  pos- 
sesses a  pleasing  baritone  voice  and  his  services 
are  in  frequent  demand  in  musical  circles  in 
Westchester  County. 

Helmuth  Kranich,  Jr.,  is  a  son  of  Helmuth 
Kranich,  secretary  of  Kranich  &  Bach,  New 
York,  one  of  the  country"s  leading  piano  manu- 
facturers. He  has,  therefore,  inherited  a  love  for 
music  which  is  finding  a  suitable  outlet  in  the 
Victor  industry. 


All  of  us  should  endeavor  to  keep  ourselves 
constantly  at  our  best.  We  should  be  ready 
and  willing  to  do  our  utmost  for  the  business 
at  all  times. 


«THE  OESTRUM EOT  ©IF  QUALITY 
anon 


QLEAn   AS  A  ©ELL 


PROMPT,  careful,  reliable 
service  and  twelve  unequalled 
models  of  The  Highest  Class 
Talking  Machine  in  the  World  make 
certain  that  this  will  be  a  sensationally 
big  Sonora  year. 

Send  us  your  holiday  orders  immediately  ! 

$50  $55  $60  $75  $100  $135  $150 
$175  $200  $250  $375  $1000 

C.  W.  SNOW  &  CO. 

New  York  State  Sonora  Distributors 
SYRACUSE,  N.  Y. 


44 


THE   TALKING    MACHINE  WORLD 


It  Automatically 
Repeats  Records 

Wonderful  invention.  Plays  any  record  over  and  over  as  often  as  you 
wish.  Furnishes  continuous  music  for  dances,  dinners,  card  parties,  kinder- 
gartens and  entertainments  of  all  kinds.  Go  to  any  dealer  in  phonographs 
and  ask  him  to  demonstrate  the 


/. 


and  see  how  it  adds  to  the  valae  of  your  phono- 
graph. A  handsome  nickel  plated  or  gold  plated 
device  which  you  attach  without  interfering  in 
any  way  with  any  part  of  the  phonograph.  In- 
sert the  record  in  usual  way  and  the  Re-Pla-Stop 
will  repeat  the  selection  from  one  to  five  times 
or  continuously  as  you  determine  in  advance. 


Stops  automatically  with  needle  lifted  clear  from 
record.  Only  perfect  stop  yet  devised.  Can  not 
injure  record  or  needle.  No  adjustment  of  tone 
arm,  and  no  attention  to  machine  required  while 
Re-Pla-Stop  is  in  operation.  Try  it  for  ten  days 
on  the  maker's  guarantee.  See  for  yourself 
what  a  wonderful  device  the  Re-Pla-Stop  is. 


Q^.OO  '9  all  you  pay  for  the  Re-Pla-Stop  and  your  money  will  be 
*r  ^        refunded  if  it  is  not  satisfactory  after  ten  days'  trial 
Almost  any  dealer  in  phonographs  will  gladly  demonstrate  this  wonderful  device.  Ask 
your  dealer.    If  he  cannot  furnish  it,  write  to  us  for  the  name  of  a  dealer  who  can. 
Dealers  ^r'!-e  to  ue  to<^ay  on  your  letterhead  asking  for  demonstrating  sample  Re-Pla-Stop, 
stating  what  phonographs  you  handle.    We  will  send  it  to  you  for  free  trial,  with 
discounts  and  terms  to  the  trade.     Show  your  customers  what  this  remarkable  device  will  do. 

Re-Pla-Stop  Company,  Cincinnati,  Ohio 


The  Above  Advertisement  Is  One  of  a  Series  Appearing  in 
The  Saturday  Evening  Post  Starting  Our  Big  Advertising  Campaign 

SALESMEN 

Here  Is  a  Wonderful  Opportunity  for  You 

Yes,  here  is  a  big  opportunity  to  get  in  on  the  ground  floor  and  make  big  money. 
We  are  now  organizing  a  nation-wide  selling  campaign  for  our  Re-Pla-Stop  and  we 
want  at  once  a  number  of  high  grade  salesman,  salesmen  with  ability  and  integrity, 
men  who  have  a  record  of  success  back  of  them,  men  capable  of  earning  $10,000  to 

$15,000  a  year.  Will  give  exclusive  sales  rights  of  an  entire  state  to  right  man  who  is  able  to 
finance  himself  up  to  $2,500.  Big  commissions  paid  on  first  orders,  thus  insuring  constantly  increas- 
ing income.  Every  Talking  Machine  dealer  can  be  made  a  permanent  customer  for  the  reason  our 
device  is  a  big  money  maker  for  the  dealer,  and  beause  also  every  Talking  Machine  owner  who  sees 
it  wants  one.  Our  Re-Pla-Stop  device  can  be  attached  to  any  free  swinging  tone  arm  Talking  Machine 
and  sells  both  to  dealers  and  to  owners  on  sight. 

Not  only  will  our  sales  organization  have  this  device  to  handle,  but  we  have  another  exclusive 
or  non-competitive  proposition  for  Talking  Machine  dealers  which  will  be  ready  shortly  that  will 
also  be  the  greatest  thing  ever  offered  to  the  phonograph  trade,  something  that  will  retail  from 
$300  to  $400  and  which  will  also  be  a  big  income  maker  for  every  member  of  our  sales  organization. 
Opportunity  will  be  given  to  salesmen  who  prove  their  ability  to  get  an  interest  in  our  company, 
thus  assuring  him  extra  big  profits.  Men  at  head  of  company  are  known  successful  business  men  of 
highest  integrity  with  vast  capital.  Therefore  you  can  rest  assured  any  agreements  will  be  lived 
up  to  strictly  to  the  letter.  Write  now  while  best  territory  is  open,  giving  reference,  territory  covered, 
experience  and  past  results. 

RE-PLA-STOP  CO.,  325  Greenwood  Bldg.,  Cincinnati,  Ohio 
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Featuring  the  Musical  Possibilities  of  the 

Talking    jVIachine  By  William  Braid  White 


[Note. — This  is  the  eighth  in  a  series  of  articles  on  tht 
general  subject  of  the  musical  possibilities  of  the  talking 
machine.  The  aim  of  the  series  is  to  develoD  these  pos- 
sibilities from  all  a'i!>les,  thus  opening  up  fields  for  sales 
expansion  oftentimes  neglected  wholly  or  iu  part. — Editor.] 

OPPORTUNITIES  IN  RECORD  FIELD 

He  who  would  write  a  faithful  history  of  any 
epoch  in  the  career  of  a  people  must  beware  of 
becoming  so  engrossed  in  the  details  of  battles, 
diplomatic  quarrels  and  palace  intrigues  that 
the  great  deep  current  of  national  life,  flowing 
steadily  and  silently  over  all  the  obstacles 
thrust  up  from  its  bed,  becomes  wholly  ignored. 
Likewise  he  who  would  trace  the  true  path  of 
any  social  or  industrial  movement  must  beware 
lest  he  faill  into  the  error  of  supposing  that 
the  noisy  incidents  are  always  the  important 
ones,  or  the  loud  voices  those  which  represent 
the  feelings,  and  guide  the  conduct,  of  the 
crowd. 

The  temptation  to  preach  to  the  people  is  one 
not  less  common  than  dangerous.  Nothing  is 
easier,  in  effect,  than  to  assume  as  proved  some 
idea  that  seems  good  to  oneself;  and  then  to 
reprove  the  public  for  not  falling  in  with  it. 
Nothing  is  easier;  nothing  more  futile.  Yet, 
it  is  just  as  true  that  there  are  true  principles 
of  conduct  to  be  recognized  and  that  those  who 
do  recognize  them  have  the  right,  if  not  the 
duty,  to  set  forth  their  ideas  about  them  to  the 
world.  Articles  and  essays  on  business  sub- 
jects commonly  fall  under  one  of  two  headings. 
Either  they  assume  a  principle  and  scold  those 
who  do  not  agree;  or  they  flee  from  all  ideas 
of  principles  in  horror,  and  content  themselves 
with  vague  phrases  about  giving  the  public  what 
they  want;  quite  forgetting  that  the  public  docs 
not,  because  the  public  cannot,  manifest  a  want 
or  desire  for  that  which  is  wholly  new  to  them 
and  of  which  they  have  never  heard. 

The  Business  Analyst 

The  analyst  of  business,  like  the  analyst  of 
history,  must  traverse  a  path  surely  surveyed 
and  solidly  built  if  he  is  to  cross  the  marsh  of 
opinion  and  safely  reach  the  dry  land  of  cer- 
tainty. Just  as  the  historian  must  possess  ex- 
traordinary powers  of  co-ordinating  the  mate- 
rials that  lie  before  him  and  be  able  to  discern 
the  steady  flow  of  national  life  beneath  the 
eddy  and  whirl  of  political  strife,  never  mistak- 
ing the  one  for  the  other,  so  also  the  Business 
Analyst  must  be  able  to  look  beyond  the  inter- 
ested opinions  and  partisan  cries  of  those  who 
would  puff  their  own  wares,  to  the  underlying 
facts  of  the  popular  mind,  the  popular  thought 
and  the  popular  desire. 

With  every  great  specialty  business,  with 
every  industry  that  depends  upon  the  creation 
of  a  public  demand  for  something  not  actually 
essential  to  the  preservation  of  life,  the  great 
and  overmastering  important  duty  of  all  con- 
cerned is  to  discover  ways  and  means  for  in- 
ducing the  public  to  buy  what  is  manufactured. 
Of  all  these  ways  and  means,  none  exceeds  in 
importance  that  of  ascertaining  the  direction  in 
which  public  demand  travels  after  it  has  once 
been  started  into  life.  The  act  of  creating  the 
original  public  interest  is,  of  course,  of  the  first 
importance;  but  after  the  act  of  creation,  the 
demand  will  travel  along  lines  largely  deter- 
mined by  considerations  entirely  outside  our 
own  control.  No  one  can  tell  just  how  public 
taste  will  run,  nor  can  any  one  accurately  pre- 
dict the  particular  element  in  some  advertised 
article  which  will  take  the  public  fancy  and 
prove  to  be  the  mainstay  of  its  success. 
Sources  of  Taste 

Just  for  this  reason,  all  who  have  at  heart 
the  best  interests  of  the  talking  machine  should 
recognize  the  vast  importance  of  finding  out, 
as  far  as  possible,  and  in  the  most  impartial 
manner,  the  sources  of  the  people's  tastes  and 
ideas  in  reference  to  that  whole  mass  of  as- 


sociated likes  and  dislikes  bound  up  with  an  in- 
strument of  this  sort. 

It  is  to  the  people  then  that  we  must  re- 
turn finally  whenever  we  find  ourselves  needing 
to  know  the  truth  about  our  business.  We  can 
no  more  analyze  the  talking  machine  business 
without  basing  our  research  on  the  people  than 
the  historian  can  compose  a  valuable  narrative 
of  any  epoch  in  national  development  on  the 
basis  of  the  intrigues  and  amours  of  a  few 
rulers  and  their  ministers  of  state,  while  neg- 
lecting the  truths  buried  in  the  obscure  records 
of  national  commerce,  customs,  manners  and 
education. 

Twenty  years  ago  the  entire  talking  machine 
industry  was  a  veritable  infant.  It  had  been 
supposed  by  the  pioneers  that  the  commercial 
value  of  a  speech-reproducing  machine  would 
be  found  in  developing  it  for  use  in  the  office, 
in  the  preservation  of  oratory.  That  it  would 
develop  mainly  along  musical  lines  was  not,  and 
could  not,  be  foreseen.  Yet  precisely  this  has 
happened.  The  talking  machine  has  become  a 
musical  instrument  first  and  foremost.  Can  we 
not  discover  in  this  significant  fact  something 
of  value  to  the  whole  trade? 

Recording  Demand 

If  I  were  asked  to  analyze  the  retail  talking 
machine  trade  I  should  naturally  first  turn  to 
the  sales  of  records.  The  manufacturers  would 
be  able  to  show  me  charts  indicating  the  rela- 
tive popularity  of  various  famous  recordings, 
and  the  general  trend  of  public  demand.  The 
state  of  these  indications  does  not  bring  much 
comfort  to  those  who  would  see  the  public  tak- 
ing real  advantage  of  the  wonderful  instrument 
they  have  at  their  command.  But  it  would 
also  show  that  the  public  is  really  not  to  blame 
for  its  apparent  capriciousness  and  even  stu- 
pidity. 

We  cannot  understand  the  truth  about  the 
progress  of  the  talking  machine  as  a  musical 
instrument  until  we  are  in  possession  of  a  body 
of  fact  sufficiently  elaborate  and  complete  to 
justify  us  in  drawing  conclusions  therefrom. 
Now,  the  manufacturers  of  records  are,  of  all 
people,  those  who  most  need  such  data,  and  they 
have  for  a  long  time  past  been  accumulating 
and  systematizing  these.     At  the  present  mo- 


ment it  is  entirely  possible,  from  direct  observa- 
tion of  the  public  taste,  from  direct  knowledge 
of  what  records  are  bought  in  largest  quan- 
tities, and  by  whom  they  are  bought,  to  discover 
some  general  truths  which  are  in  the  highest 
degree  interesting  and  to  a  very  large  extent 
quite  unexpected. 

It  is  by  such  inspection  of  recorded  facts  and 
not  by  any  squaring  of  the  facts  to  suit  pre- 
conceived theories,  that  principles  alone  can  be 
enunciated  with  confidence. 

The  Wonderful  Catalog 

The  catalogs  of  the  great  record  manufac- 
turers show  an  enormous  variety  of  names,  of 
types  of  music,  of  smaller  groups  within  those 
types;  and  they  exhibit  a  desire,  well  carried 
out,  to  provide  something  which  shall  please 
every  possible  kind  of  taste  for  every  possible 
kind  of  speech,  song,  or  instrumental  music. 
Rut  above  all,  the  great  record  catalogs  are  dis- 
tinguished for  the  wonderful  array  of  great  mu- 
sical names  they  present.  Beginning  with  the 
greatest  singers  of  the  day,  and  going  on  to 
great  violinists,  'cellists  and  pianists,  the  rec- 
ord catalogs  are  blue-books  of  musical  emi- 
nence. All  the  great  interpretative  names  are 
in  them.  It  is  evident,  from  the  most  cursory 
inspection  of  any  record  catalog,  that  no  ex- 
pense has  been  spared  to  render  available  to 
the  mass  of  the  public  an  enormous  amount  of 
the  very  finest  efforts  of  musical  artists.  When 
record  manufacturers  go  to  the  immense  amount 
of  trouble  and  labor,  not  to  say  expense,  inci- 
dent to  the  production  of  a  classical  violin  duet 
by  Kreisler  and  Elman,  it  is  evident  that  the 
talking  machine  industry,  at  any  rate,  believes 
in  the  best  art  and  is  willing  to  back  its  belief 
with  money. 

The  Real  Public  Interest 

Now,  if  this  proves  anything  at  all,  assuredly 
it  proves  that  the  public  has  exhibited  an  in- 
terest in  good  music,  and  is  continuing  to  ex- 
hibit such  interest.  If  the  experience  of  the 
talking  machine  record  men  with  the  public  had 
been  parallel  with  that  of  the  music  roll  men, 
this  would  have  shown  readily  enough  on  the 
face  of  the  catalogs.  Nothing  can  be  plainer 
than  that  the  public  is  really  interested  in  good 
(Continued  on  page  46) 
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Unlike 

Any 

Other 

A  super  -  talking 
machine  for  those 
customers  who 
want  "something 
different." 


In  Operation  | 

Almost  | 

Human  | 

Plays  without —  | 

Changing  needles,  ( 

Changing  records,  jj 

Winding  up.  1 


SGABELOLA 

=  Merely  press  a  button  and  a  continuous  entertainment  of  24  selections  is 

IB  launched.    You  can  listen  to  a  single  record  or  a  dozen,  as  you  wish. 

|  GABEL'S  ENTERTAINER  CO. 

=  General  Offices  and  Factory 

.]  210  N.  Ann  Street  CHICAGO,  ILL. 

M  Gabel's  Entertainer  Sales  Co.,  Suite  512,  No.  117  N.  Dearborn  St.,  Chicago 
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music  well  delivered,  especially  in  the  glory  of 
the  human  voice  and  the  melting  beauty  of  the 
stringed  instruments  of  music.  Nothing  is 
plainer  than  that  the  public  will  pay  to  have  a 
fine  voice  or  a  fine  violin  "on  tap,"  as  it  were. 
If  this  public  demand  did  not  exist,  or  if  it 
were  impossible  to  keep  it  going,  the  record  cat- 
alogs would  not  show  annually  their  wonderful 
increase  in  the  number  and  variety  of  their 
high  class  numbers.  So  much  is  obvious  enough. 
The  Meager  Choice 
Yet,  it  is  unfortunately  equally  certain  that 
the  enormous  majority  of  the  record  buyers  are 
contented  with  a  relatively  very  small  selection 
of  numbers.  Caruso's  "Celeste  Aida,"  the  Lucia 
Sextet  with  his  voice  in  it,  Galli-Curci  in  a 
Verdi  aria,  Barrientos  in  the  Mad  Scene  from 
"Lucia,"  Schumann-Heink  in  "Stille  Nacht," 
Kreisler  in  his  arrangement  of  the  seventh 
Humoresque  of  Dvorak;  these  are  all  known,  all 
asked  for,  all  bought  in  profusion.  Yet  Caruso 
has  records  of  wonderful  beauty  that  are  rela- 
tively ignored.  So  hasi  Kreisler,  so  has  Schu- 
mann-Heink. The  voice  of  the  divine  Nordica 
has  been  preserved  to  future  generations.  Clara 
Butt's  marvelous  contralto  sings  out  "O  Rest 
in  the  Lord"  in  all  its  splendid  sonority.  And 
there  are  hundreds  of  others  in  all  the  catalogs, 
Victor,  Edison,  Columbia,  Pathe;  hundreds  of 
gems  that  the  public  ought  to  like  and  certainly 


would  like;  if  only  some  one  would  occasionally 
demonstrate  them. 

What  I  ventured  to  suggest  above  about  the 
music  rolls  tells  the  story  if  one  knows  how  to 
solve  the  secret.  The  public  neglected  good 
music  on  music  rolls  until  the  records  of  artists 
playing  that  music  became  available.  In  short, 
the  public  would  not  buy  good  music  for  player- 
pianos  till  they  had  it  demonstrated  to  them. 
That  is  really  what  it  came  to. 

Think,  if  you  please,  of  the  people  who  come 
each  day  to  the  talking  machine  dealers  to  pick 
out  records.  The  vast  majority  of  them  are 
wholly  incapable  of  picking  out  for  themselves 
any  but  a  very  few  widely  advertised  numbers 
in  all  the  enormous  army  of  high  class  records. 
Who  then  is  to  assist  them  to  widen  their 
choice,  who  is  to  enable  the  manufacturers  to 
move  slow-selling  numbers,  who  is  to  put  the 
record  departments  on  a  broad  basis  of  profit- 
able usefulness,  if  not  the  salesmen  and  the 
managers  of  those  salesmen? 

There  is  no  escaping  the  fact.  Too  many 
dealers  do  not  take  the  trouble  to  study  the 
record  catalogs  or  to  acquaint  themselves  with 
their  contents.  They  hear  that  a  certain  Mc- 
Cormack  or  Schumann-Heink  record  is  a  hit. 
They  demonstrate  it  to  everybody.  Everybody 
buys  it.  Nobody  buys  other  records,  equally 
good,  by  the  same  singers  or  players;  becaus'e 


RECORD  ENVELOPES 

STOCK  RECORD  POCKETS 

J.  L.  GILLESPIE  COMPANY 

PAPER  PRODUCTS  PITTSBURGH,  PA. 


those  other  numbers  are  embalmed  in  the  cat- 
alog and  there  is  none  to  resuscitate  them.  Yet 
all  that  is  necessary  for  this  is  a  little  energy 
and  a  little  interest. 

Induction 

Deduction  can  only  be  verified  by  induction. 
The  other  day  I  took  the  trouble  to  go  shop- 
ping for  records.  I  called  at  several  fine  stores 
in  the  middle  of  the  city.  Let  them  be  name- 
less. At  each  I  asked  for  a  good  tenor  operatic 
number.     All  but  one  dragged  out  instantly 

John  Mc  ;  but  why  be  cruel  enough  to 

name  names?  Second  choice  of  each  was  a 
gentleman  whom  everyone  of  the  obliging  sales- 
men referred  as  to  "Crusoe."  He  also  appar- 
ently had  only  sung  one  song.  Never  mind  its 
name.  You  all  know  it.  None  of  them  had 
ever  heard  of  Clara  Butt,  it  seemed,  or  of  Louise 
Homer.  The  name  of  Julia  Culp  awakened 
glimmerings  of  intelligence,  but  she,  too,  poor 
girl,  knew  only  one  tune  (yes,  of  course,  it 
was  that  one,  you  know). 

I  asked  for  a  violin  number,  and  out  came — 
well,  you  need  not  all  speak  at  once.  It  was 
Elman's  record,  and  they  called  it  "Say,  have 
y'  heard  humerresk?"  But  the  name  of  Powell 
was  familiar  to  but  one  in  four,  while  that  of 
Parlow  awakened  nary  a  response.  And  there 
were  other  horrors,  involving  such  names  as 
Plancon,  Tamagno,  Werrenrath  and  so  on. 

But  why  prolong  the  agony?  Each  of  the 
salesmen  was  a  nice  young  man.  All  were  clean 
fellows,  obliging  in  their  way  and  only  average 
in  bad  manners.  Yet,  would  any  man  in  any 
other  line  of  business  consider  that  salesmen 
whose  knowledge  of  their  stock  is  on  this  or- 
der are  competent?    Surely  not! 

Up  to  the  Retailer 

I  am  not  trying  to  be  facetious  or  superior. 
The  matter  is  too  serious  for  showing  off  my 
personal  likes  and  dislikes.  But  it  is  only  too 
well  known  to  the  recording  experts,  to  the  sales 
departments,  and  to  the  advertising  managers  of 
the  manufacturers  that  the  retail  end  of  the 
business  is  slack  in  its  methods  of  selling  rec- 
ords. When  you  consider  the  amazing  wealth 
of  the  catalogs,  their  extraordinary  variety  of 
music  in  every  style,  the  astonishing  opportunity 
offered  to  live  dealers  to  do  something  for  the 
music  of  their  community — and  ten  times  as 
much  for  themselves — in  broadening  out  public 
taste,  you  can' only  wonder  at  the  blindness  of 
these  men. 

I  want  this  thought  to  go  forth  to  every  re- 
tailer; that  the  unexplored  wealth  of  the  record 
catalogs  should  not  forever  remain  unexplored; 
that  the  fitting  out  of  an  exploring  expedition 
is  easy,  and  the  results  certain. 

If  some  house  would  only  organize  an  inter- 
salesman  contest  to  run  down,  demonstrate  and 
popularize  some  of  the  lesser  known  numbers 
by  the  great  artists.  Imagine  a  week  devoted 
to  "selling"  the  voice  of  that  remarkable  young 
American,  Reinald  Werrenrath,  or  to  reviving 
the  marvelous  tones  of  dead  Tamagno.  Imagine, 
in  a  word,  salesmen  competent  to  sell  their 
whole  catalog  and  not  one  or  two  isolated  bits 
from  it. 

These  notions  will  be  described  in  some  quar- 
ters as  extreme,  but  I  cannot  help  that.  Im- 
provement is  purchased  only  at  the  price  of  rigid 
self-examination  and  subsequent  pruning  away 
of  discovered  faults  and  defects.  Undoubtedly  a 
real  fault  is  disclosed  here;  and  one  which 
could  and  should  be  eliminated  so  far  as  may 
be  possible.  The  process  may  be  lengthy;  but 
it  can  be  begun  any  time,  and  carried  to  a  suc- 
cessful culmination. 

In  future  expressions  I  shall  hope  to  discuss 
some  gem-filled  but  neglected  pages  in  the  rec- 
ord catalogs,  with  the  view  of  helping  those 
who  would  like  to  become  better  acquainted; 
with  the  treasures  they  contain. 


CHRISTMAS 


RAGTIME  RASTUS 

An  Automatic  Dancing  Doll 

that  does  one  hundred  different 
steps  to  music  and  can  be  put  on 
or  taken  off  any  Victor  or  Colum- 
bia and  other  standard  machines 
(except  Edison)  in  5  seconds. 
Rastus  is  painted  by  hand  in  four 
colors — dances  well  with  any  clog, 
jig  or  dance  record,  and  amuses 
children  and  grown  people. 

Rastus  retails  $1.00 


THE  BOXERS 

PATENTED  MARCH  16.  1916. 


RAGTIME  RASTUS 

PATENTED  MARCH  16,  1915. 

TOYS 

THE  BOXING  DARKIES 

These  little  figures  do  all  the 
blows,  swings,  shifts,  counters  and 
side-steps  known — and  then  some 
new  ones  of  their  own.  Put  on  a 
good  lively  record,  and  these  little 
men  box  away  with  wonderful 
accuracy  and  speed. 

The  figures  are  painted  in  four 
colors,  and  the  Boxers  retail  at  $1.25 

tion  Rastus  and  Boxers  are  both  sets  of  figures  with 
this  is  very  popular  and  retails  at     -       -  $1.50 


SPECIAL  COMBINATION— The  Combina 
one  mechanism,  making  the  two  toys  in  one. 

Uncle  Sam  and  Kaiser  Bill 

Uncle  Sam  is  booting  Kaiser  Bill  in 
vigorous  Yankee  fashion  and  boxing  his 
ears.  Kaiser  Bill  is  "Goose-Stepping"  it 
away  as  fast  as  he  can  go,  dragging  his 
"U-BOAT  PRETZEL"  with  him. 

This  Novelty  is  Timely  and  a  Side- 
Splitter 

Uncle  Sam  and  Kaiser  Bill 
retails  at  $1.25 

These  toys  fit  all  standard  machines 
(except  Edison)  and  can  be  put  on  or 
taken  off  in  5  seconds.  They  do  not 
injure  record  or  mar  the  machine.  They 
simply  perform,  dance  or  box  away  as 
the  music  plays. 

Talking  Machine  Stores  and  Departments  find  these  Novelties  attractive  and  good 
sellers.   Something  to  buy  for  the  children  during  the  Holidays  will  please  your  trade. 

Packed  for  shipment  in  1  dozen,  3  dozen  and  6  dozen  lots  of  one  kind  or  assorted 
fc-ach  toy  packed  in  individual  box.  Handled  by  Victor  Distributors,  Columbia  Branches 
or  direct  from  us  at  40%  trade  discount  in  dozen  lots  or  more.    Samples  $1.00  each. 

Kindly  send  Holiday  Order  now.  Prompt  Shipments. 

National  Toy  Company,  T0YsMaoSdsPEciALTiEs 

281  Congress  Street  IBoston,  Mass.,  U.  S.  A. 
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APPOINT  NEW  SONORA  JOBBERS 


NEW  VICTOR  SIGN  FOR  DEALERS 


Y.  M.  C.  A.  DISPLAY  WINDOW 


A  Number  of  Important  Companies  Recently 
Added  to  the  List  of  Jobbers  Distributing 
Sonora  Phonographs  Throughout  the  Country 


New  Illuminated  Sign  of  Attractive  Design  Of- 
fered to  the  Trade  at  Less  Than  Cost 


Introduced  by  the  Grafonola  Co.  of  New  Eng- 
land Wins  Much  Favor  From  Public 


The  Sonora  Phonograph  Corp.,  New  York, 
has  recently  added  to  its  list  of  jobbers  a  group 
of  prominent  houses  in  different  sections  of  the 
country  who  will  merchandise  the  Sonora 
products  in  their  respective  territories.  The 
company  announced  a  few  weeks  ago  that  it  had 
decided  to  increase  its  list  of  jobbers  and  as 
the  result  of  this  announcement  applications 
have  been  received  from  some  of  the  most  re- 
sponsible wholesale  houses  throughout  the  coun- 
try. Consequently  Sonora  products  will  receive 
a  splendid  representation  in  all  of  the  leading 
cities,  as  every  one  of  the  new  jobbers  is  ad- 
mirably equipped  to  co-operate  with  dealers 
handling  the  Sonora  line  in  their  territories. 

Among  the  new  Sonora  jobbers  are  the  follow- 
ing well-known  concerns:  Hillman  Phono  Co., 
Wheeling,  W.  Va.;  Southern  Sonora  Phonograph 
Co.,  Selma,  Ala.;  Southwestern  Drug  Co., 
Wichita,  Kan.;  C.  D.  Smith  Drug  Co.,  St.  Joseph, 
Mo.;  Strevell-Patterson  Hardware  Co.,  Salt  Lake 
City,  Utah;  Kieffer-Stewart  Drug  Co.,  Indian- 
apolis, Ind.,  and  the  Griffith  Piano  Co.,  located 
in  Newark,  N.  J. 


TO  MAKE  TALKING  MACHINES 

Newark,  0.,  October  6.— The  Bader  Chair  Co., 
of  this  city,  which  is  well  known  in  furniture 
circles,  is  planning  to  place  on  the  market  a  line 
of  talking  machines  to  be  known  as  the  "Bade- 
rola."  The  company's  plans  are  not  yet  complete 
for  official  announcement  but  there  will  probably 
be  several  models  in  the  line,  retailing  at  the 
standard  prices.  The  company,  it  is  announced, 
will  make  a  specialty  of  distinctive  mechanical 
equipment. 


The  Victor  Talking  Machine  Co.  has  made 
arrangements  to  supply  its  dealers  with  a 
special  new  type  of  illuminated  sign  of  original 
design,  featuring  the  well-known  Victor  trade- 
mark and  the  word  "Victrolas"  in  large  letters 
immediately  underneath. 

The  sign  is  made  of  heavy  metal,  and  the  glass 


Victrolas 


The  New  Victor  Sign 

sections  of  the  sign  are  fashioned  with  copper 
cleats  to  insure  permanency.  It  is  double- 
faced  and  can  be  read  from  both  sides,  and  is 
made  to  be  fastened  to  the  wall,  being  sup- 
ported from  the  outside  end  by  heavy  chains. 
The  sign  comes  already  wired  for  use,  and  with 
sockets  for  seven  lamps. 

The  signs  are  offered  to  the  dealers  at  $17.50 
each,  complete  with  chains,  etc.,  for  hanging, 
and  this  price  is  less  than  the  actual  cost  to  the 
Victor  Co.  The  general  attractiveness  of  the 
new  sign  may  be  gleaned  from  the  illustration 
herewith. 


Boston,  Mass.,  October  6. — There  recently  ap- 
peared at  the  store  of  the  Grafonola  Co.  of  New 
England,  175  Tremont  street,  a  Y.  M.  C.  A.  dis- 
play window  which  attracted  unusual  attention 
and  which  was  the  subject  of  general  praise 
from  everyone  who  saw  it.  This  store  handles 
the  products  of  the  Columbia  Graphophone  Co. 
exclusively,  and  Arthur  C.  Erisman,  treasurer 
and  general  manager  of  the  company,  devoted 
special  attention  to  the  preparation  of  a  display 
which  would  link  the  Y.  M.  C.  A.  and  Columbia 
product.  He  evidently  succeeded  in  his  effort, 
for  this  special  window  contained  a  patriotic 
appeal  that  was  both  timely  and  effective. 

One  unusually  interesting  feature  of  the  dis- 
play was  the  use  of  a  blue  card  three  feet  long 
and  eighteen  inches  wide  which  stated  as  fol- 
lows: 

"An  army  of  1,000,000  men  will  require  200  as- 
sociation buildings,  1,200  association  secretaries, 
200  moving  picture  machines^  268,000  feet  of  film 
each  day,  1,200  Columbia  Grafonolas  and  grapho- 
phones,  60,000  disc  records,  3,000,000  sheets  of 
writing  paper  daily,  40,000  pounds  of  ice  per  day, 
10,000  pens  a  day,  75  barrels  of  ink,  magazines 
and  books  by  the  hundreds  of  tons,  1,000,000 
Bibles,  one  for  each  man." 

At  the  bottom  of  the  card  was  a  suggestion 
that  the  public  help  the  Y.  M.  C.  A.  War  Work 
Council  provide  these  requirements. 


Be  loyal  to  every  interest  of  your  employer, 
give  every  detail  your  best  endeavor. 


JOINS  C.  E.  WARD  CO.'S  FORCE 

F.  H.  Cunningham  has  joined  the  forces  of  the 
C.  E.  Ward  Co.,  New  London,  O.,  manufactur- 
ers of  khaki  covers  for  talking  machines,  suc- 
ceeding P.  M.  White.  He  will  look  after  this 
important  branch  of  the  Ward  Co.'s  business. 


Excellent  Combination — Low  Priced! 


Any  of  the  small  "  Victrolas"  set  into  a  Converto  Cabinet  makes  a  very  prac- 
tical, attractive  cabinet  machine  selling  at  a  combined  price  lower  than  even  the 
cheap  cabinet  machines.    And  your  customer  has  withal  a  genuine  Victrola. 


CONVERTO 


NT  APPLIED  FOR 


Talking  Machine 
Cabinet 


Converto  cabinets  improve  the  sound,  protect  the 
machine,  and  provide  dust-proof  record  compart- 
ments. They  sell  easily  to  present  owners  of  small 
Victrolas  and  to  people  who  want  Victrola  cabinet 
types  but  are  tempted  to  buy  other  makes  because 
of  low  prices. 

Converto  cabinets  have  become  standard  stock  with 
many  large  and  small  Victor  dealers.  If  you  will 
send  for  sample,  see  it  and  play  it,  you  will  instantly 
realize  its  possibilities  for  you. 

The  C.  J.  Lundstrom  Mfg.  Co. 

LITTLE  FALLS,  N.  Y. 

Branch  Office:  Flatiron  Bldg.  New  York  City 


Setting  Victrola  into  Cabinet 


Sound  Doors  Open  for  Playing 


Completely  Closed 
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United  States  Court  Recognizes 

the  Exclusive  Amencan  Rights 

of  the  B  &  H  FIBRE  NEEDLE 

XJM,     HM.&\s    SUP    W    A  M\    K  1I/11IJ    X  1  ■  dm  Am  J  m  Am  A 

/^"~\N  September   17th,   1917,  the  United  States  District   Court   at   St.  Louis 
1    1  rendered  a  decree,  by  consent,  in  the  suit  brought  by  us  for  infringement  of 
our  patents  on  fibre  needles. 

The  case  in  point  relates  to  some  80,000  Japanese  fibre  needles  sold  to  the 
Field-Lippman  Piano  Stores,  St.  Louis,  Mo.    The  Field-Lippman  Stores  sold  50,000 
of  the  needles,  for  which  the  court  decreed  they  should  pay  our  Mr.  Frederick 
D.  Hall,  patentee  of  the  B  &  H  Fibre  Needle,  all  profits,  gains  and  advantages 
derived  from  the  sale  thereof,  and  to  return  the  unsold   needles.    We  have 
received  the  check  of    the  Field-Lippman  Stores  for  $200.00.  and  have  also 
received  the  30,000  unsold  needles. 

We  give  this  publicity  to  the  court  decision  in  our  favor  by  consent  of  Mr. 
Andrew  B.  Remick,  Attorney  for  the  Field-Lippman  Piano  Stores,  and  for  the 
purpose  of  preventing  other  dealers  from  being  imposed  upon  in  a  similar  manner. 

The  B  &  H  Fibre  Needle  is  the  ONLY  fibre  needle  that  can  be  legally  sold 
in  America.    It  is  the  Fibre  Needle  used  by  owners  of  Victor,  Columbia  and 
all  other  machines  on  which  fibre  needles  may  be  used. 

"//  Tal^es  the  Scratch 
Out    of  the  Record" 

It  Pays  to  Push  the  B  &  H          Write  for  Samples  and  Prices 

o  &  H  rlDKL  JVlrCj.  LU. 

33-35  W.  Kinzie  St.              Chicago,  111. 

* 
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STEINERT  &  SONS  NEW  VICTOR  SALON 


Steinert  &  Sons  Open  New  Louis  XVI  Victrola 
Headquarters  in  Boston — Elaborate  Installa- 
tion Made  by  the  Unit  Construction  Co. 


Boston,  Mass.,  October  4. — M.  Steinert  &  Sons, 
after  many  weeks  of  preparation,  including  ex- 
tensive remodeling  of  their  building,  opened  to 
the  public  last  month  their  new  Victrola  depart- 
ment on  the  first  floor  of  the  Steinert  Building, 
160-162  Boylston  street,  the  entire  floor  being 
devoted  to  the  sale  and 
display  of  Victrolas  and 
Victor  records. 

From  standpoints  of 
efficiency,  convenience, 
sales  capacity  and  serv- 
ice arrangements  Stein- 
ert &  Sons  in  their  ex- 
clusive Victor  depart- 
ment have  attained 
maximum  results.  Exe- 
cuted throughout  in 
special  Louis  XVI 
period  style,  no  detail 
has  been  overlooked  in 
treatment  of  interior 
to  produce  a  setting, 
not  only  in  keeping 
with  Victor  standards 
of  quality  but  also  satis- 
fying the  most  critical 
of  the  notably  exact- 
ing Boston  musical 
public. 

The  remodeling  of 
the  exterior  of  Stein- 
ert Hall  as  developed 
by  Desmond  &  Lord, 
noted  Boston  archi- 
tects, and  executed  by 

the  Unit  Construction  Co.,  provides  an  im- 
posing entrance  in  bronze  and  plate  glass  finish, 
while  the  display  windows  on  both  Boylston  and 


are  carried  out  in  Circassian  walnut,  the  back- 
ground being  formed  by  a  semicircular  screen 
with  French  casement  doors.  The  large  circular 
panels  in  this  window  screen  are  of  peculiar 
beauty  even  for  Circassian  walnut,  and  with  the 
other  appointments  combine  to  make  these  dis- 
play windows  among  the  finest  in  the  country. 

On  entering  the  department  one  is  first  im- 
pressed with  the  beautiful  lines  and  proportion 
of  the  display  lobby.  The  lobby  or  foyer,  which 
is  also  semicircular  in  form  at  one  end,  is 
paneled  to  a  height  of  ten  feet,  the  paneling 


Looking  From  Rear  to  Front  of  Salon 

Carver  street  frontages  have  been  enriched  with 
a  treatment  of  black  and  gold  African  marble 
and  solid  bronze  mouldings. 

The  display  windows,  of  majestic  proportions, 


Exterior  View  of  Steinert  Co.'s  Store 

being  finished  in  two  tones  of  French  gray 
enamel  with  ornamentation  of  pure  Louis  XVI 
detail.  The  impression  of  substantial  quality 
and  perfect  taste  which  is  received  on  entering 
this  foyer  is  the  keynote  of  the  successful  treat- 
ment carried  out  in  the  entire  department.  A 
woodblock  parquetry  floor  of  specially  selected 
quartered  oak  is  laid  not  only  in  the  lobby  but 
extends  throughout  the  department  and  is  also 
used  in  the  display  windows. 

Concealed  by  the  lobby  panels  on  one  side 
are  the  desk  spaces  allotted  to  the  department 
salesmen  and  on  the  other  the  ticket  office 
used  for  the  leading  musical  events  of  the  Bos- 
ton season. 

Immediately  adjoining  the  lobby  is  the 
spacious  private  office  of  Russell  Steinert,  the 
foyer  screen  at  this  point  being  fitted  with  large 
plate  glass  panels,  controlling  a  view  of  the 
entrance.  The  offices  of  Manager  Newman  and 
the  cashier  are  conveniently  located  directly  op- 
posite. 

The  Unico  demonstrating  rooms,  twelve  in 
number,  are  of  unusually  generous  proportions 

consistently  carried  out  in  the  two-color  French 


Front  View  of  Louis  XVI  Salon 

gray  Louis  XVI  detail  and  harmoniously  fur- 
nished. 

The  record  department,  centrally  located,  with 
capacity  of  over  20,000  active  records,  is  equipped 
with  the  Unico  system  of  record  racks,  record 
counters  and  counter  cases.  Speed  of  service 
has  in  this  section  been  given  exceptional  con- 
sideration and  will  undoubtedly  result  in  a  maxi- 
mum record  business. 

The  details  of  furnishings,  hangings,  lighting 
fixtures,  and  floor  coverings  have  been  carried 
out  with  utmost  consistency,  even  the  ffardware 
which  is  used  being  of  special  design  and  fin- 
ished in  silver. 

The  entire  work  was  executed  under  the  per- 
sonal supervision  of  Rayburn  Clark  Smith,  presi- 
dent of  the  Unit  Construction  Co.,  in  co-opera- 
tion with  Desmond  &  Lord,  architects,  and  M. 
Steinert  &  Sons  Co.  is  indeed  to  be  congratulated 
on  the  exceptional  results  secured  in  its  Vic- 
trola salons. 


INTRODUCE  "INVINCIBLE"  SOUND  BOX 


The  New  Jersey  Reproducer  Co.,  Newark,  N. 
J.,  has  just  placed  on  the  market  a  new  sound 
box  known  as  the  "Invincible."  The  company 
has  its  executive  offices  and  factory  at  10  Oliver 
street,  Newark,  N.  J.,  and  is  planning  to  produce 
a  sound  box  that  has  numerous  distinctive  qual- 
ities. 

George  S.  Thompson,  the  secretary  of  the 
company,  is  the  inventor  of  the  "Invincible" 
sound  box.  He  has  been  associated  with  the 
talking  machine  industry  for  twenty-two  years, 
and  therefore  has  a  thorough  knowledge  of  the 
necessary  requisites  of  a  successful  reproducer. 
Hector  Pocoroba,  who  has  been  identified  with 
several  successful  enterprises  in  Newark,  is 
president  of  the  company. 


JOINS  THE  NEW  NATIONAL  ARMY 


A.  J.  Herman,  a  member  of  the  wholesale  staff 
of  the  Sonora  Phonograph  Corp.,  is  now  at 
Camp  Upton,  Yaphank,  as  a  member  of  the  new 
National  Army.  His  successor  has  not  yet  been 
announced. 


"THE  MUSIC  MASTER  OF  PHONOGRAPHS" 

Can  now  be  seen  in  our  warerooms.  Manophone  Models  in  beauty  and  finish  truly  indicate  the  artistic  character 
of  Manophone  musical  qualities.  The  choicest  specimens  of  the  cabinet  maker's  art  are  shown  in  the  various 
styles.    Write  for  Catalog  and  Proposition. 

We  will  gladly  mail  illustrated  Manophone  Catalog  and  our  Manophone  Merchandising  Plan,  which  will  prove  decidedly  interesting  to  all  dealers. 


24  and  26  EAST  13th  STREET 
NEW  YORK 


G.  GENNERT,  Manophone  Distributor 


CHICAGO       SAN  FRANCISCO 
LOS  ANGELES 
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You  know  how  Columbia  Records  have 
sold  in  the  past— well,  they're  going  to  go 
even  better.  Our  Sales  Department  says 
so.  And  our  Sales  Department  knows. 


Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


TRADE  NEWS  FROM  CLEVELAND 

Dealers  Report  Great  Business  in  September — 
Eclipse  Musical  Co.'s  Display  Attracts — Cic- 
colini  and  the  Edison  Score  in  Recital 


Cleveland,  0.,  October  5. — Talking  machine 
dealers  of  this  city  report  the  biggest  business 
for  September  in  their  history.  The  merchants 
were  quite  taken  by  surprise  by  the  large  num- 
ber of  orders.  They  can  by  no  means  begin  to 
supply  the  machines  to  meet  the  orders.  De- 
liveries are  way  behind  at  all  the  stores.  Some 
of  the  dealers  are  selling  machines  for  Christ- 
mas delivery,  hoping  that  the  machines  will  get 
here  by  that  time  anyway.  A  number  of  the 
dealers  have  gone  to  New  York  recently  to  en- 
deavor to  dig  up  machines  to  supply  the  de- 
mands in  the  retail  stores.  Such  a  condition 
has  not  been  known  here  before. 

Passers-by  on  Euclid  avenue  last  week  were 
attracted  by  a  very  striking  window  display  by 
the  Eclipse  Musical  Co.  The  display  consisted 
of  a  large  talking  machine  record  about  a  yard 
wide.  Around  it  were  placed  a  dozen  or  more 
regular-sized  records.  These  standard  records 
revolved  around  the  mammoth  record.  The 
display  must  have  netted  many  sales. 

The  Edison  Phonograph  Co.  gave  the  first 
of  a  series  of  re-creation  voice  recitals  at  its 
local  headquarters,  1240  Huron  road,  Septem- 
ber 29.  The  star  performer  was  Guido  Cic- 
colini,  the  celebrated  grand  opera  tenor,  as- 
sisted by  Elias  Breeskin  on  the  violin.  Cic- 
colini  sang  a  number  of  selections  at  the  same 
time  that  the  Edison  machine  played  the  Cic- 
colini  record.  When  the  tenor  stopped  singing 
and  the  record  kept  on  it  was  indeed  difficult 


to  tell  whether  Ciccolini  was  not  actually  sing- 
ing there  on  the  platform.  It  was  a  remarkable 
demonstration  of  the  quality  of  the  New  Edison 
machine. 

Among  the  selections  offered  by  Ciccolini  were 
"Vesti  la  Giubba"  (from  I  Pagliacci);  "Elegie," 
by  Massenet;  and  "Recondita  Armonia"  and 
"E  Lucevan  le  stelle,"  both  by  Puccini.  They 
were  all  rendered  in  matchless  style  by  the  noted 
singer. 

Other  concerts  of  the  same  nature  will  be 
given  by  the  Phonograph  Co.  here  from  time  to 
time  during  the  winter,  with  famous  singers  as 
the  entertainers.  Invitation  to  these  concerts  is 
by  special  card. 


ENJOYS  VACATIONAT  LAKE  MAHOPAC 

Fred  P.  Oliver,  vice-president  of  the  Black- 
man  Talking  Machine  Co.,  New  York,  returned 
to  his  desk  last  week  after  a  belated  vacation 
which  he  spent  at  Lake  Mahopac,  N.  Y.,  where 


PLANNING  FOR  THE  GREATEST  YEAR 

Syracuse,  N.  Y.,  October  6. — C.  W.  Snow  & 
Co.,  who  are  jobbers  of  the  products  of  the  So- 
nora  Phonograph  Corp.  in  this  territory,  are  mak- 
ing plans  for  the  biggest  year  that  they  have 
ever  had  with  the  Sonora  line.  The  company 
has  a  large  stock  of  machines  on  hand  and  orders 
are  being  received  with  exceptional  activity  for 
the  early  part  of  the  fall  season. 

In  order  to  render  Sonora  dealers  efficient 
service,  arrangements  have  been  completed  to 
place  another  traveler  on  the  road,  and  nothing 
will  be  left  undone  that  can  add  to  the  value  of 
the  service  which  the  company  is  prepared  to 
offer  Sonora  dealers. 


People  like  to  trade  at  a  store  where  the 
clerks  show  by  their  actions  that  they  believe 
in  the  goods  they  are  selling  and  are  working 
faithfully  and  conscientiously  in  the  interests 
of  every  customer  who  comes  to  purchase. 


Mr.  and  Mrs.  F.  P.  Oliver 

he  had  stayed  for  the  summer.  Mr.  Oliver  stated 
that  he  spent  the  greater  part  of  his  vacation 
getting  thoroughly  acquainted  with  the  golf 
course  at  Lake  Mahopac,  and  although  he  made 
exceptional  progress,  we  fear  that  he  has  not  yet 
become  a  member  of  the  privileged  "80"  class. 
In  the  accompanying  illustration  Mr.  and  Mrs. 
Oliver  are  presented,  and  from  all  indications 
they  were  enjoying  their  vacation  immensely  at 
the  time  they  were  snapped. 
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ECLIPSE 


Eclipse  Victor  Service  Defined 


The  broader  spirit  of  co-operation  such 
the  recent  Convention  of  the  Northern 
Association,  we  believe,  makes  for  the 
efficiency  in  the  retail  talking  machine 
the  same  worthy  co-operative  spirit  that 
incorporate  in  Eclipse  Victor  Service, 
a  maximum  of  harmony  as  well  as  of 
operation  may  characterize  the  relations 
Jobber  and  Victor  Dealer. 


as  prevailed  in 
Ohio  Dealers' 
highest  type  of 
business.    It  is 
we  endeavor  to 
to  the  end  that 
constructive  co- 
between  Victor 


ECLIPSE  MUSICAL  COMPANY 

CLEVELAND  OHIO 
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TALKERS  MEETING  WAR-TIME  NEEDS  IN  INDIANAPOLIS 

Heavy  Demand  From  People  Who,  It  Is  Believed,  Hesitate  to  Accept  Burden  of  Heavier  Invest- 
ment at  This  Time — Formal  Opening  of  Brunswick  Shop — General  News 

Indianapolis,  Ind.,  October  5.- 


-The  first  weeks 
of  fall  business  lead  most  of  the  local  talking 
machine  dealers  to  express  the  belief  that  the 
fall  business  this  year  will  exceed  that  of  last 
year. 

M.  C.  Rosner,  manager  of  the  Vocalion  de- 
partment of  the  Aeolian  store,  says  that  busi- 
ness has  been  particularly  good  and  that  the 
prospects  point  to  a  better  fall  than  last  year. 
Mr.  Rosner  pointed  out  that  the  smaller  musical 
instruments  are  probably  attracting  many  peo- 
ple who  hesitate,  because  of  war  conditions,  to 
tie  themselves  up  with  a  long-term  contract  in 
buying  pianos  or  players.  This  situation  ap- 
plies, however,  mostly  in  cases  of  young  mar- 
ried men  subject  to  the  draft. 

Mr.  Rosner  expects  the  addition  of  the  com- 
ing Aeolian  records  to  his  department  will  tend 
to  stimulate  the  sale  of  the  Vocalion. 

H.  E.  Whitman,  manager  of  the  talking  ma- 
chine department  of  the  Pearson  Piano  Co.,  re- 
ports that  his  department  has  been  doing  a  nice 
Edison  business  in  connection  with  an  advertis- 
ing campaign  on  the  Edison.  Both  the  Edison 
and  the  Victrola  business  has  been  picking  up 
steadily  and  the  prospects  are  for  a  large  fall 
business,  Mr.  Whitman  said. 

C.  P.  Herdman,  manager  of  the  talking  ma- 
chine department  of  the  Baldwin  Co.  store,  is 
pleased  with  the  way  the  fall  business  has 
opened,  saying  that  September  has  been  the 
best  month  the  department  has  had.  Mr.  Herd- 
man  believes  that  business  this  fall  will  be  so 
good  that  the  chief  complaint  will  be  getting 
the  machines  fast  enough. 

The  Brunswick  Shop,  which  the  All  Records 
Phonograph  Co.  is  opening  in  North  Pennsyl- 
vania street,  will  probably  have  its  formal  open- 
ing about  October  10,  George  F.  Standke,  man- 
ager, says.  Mr.  Standke,  who  designed  the  in- 
terior arrangement  of  the  shop,  has  been  super- 
intending the  work  of  installing  the  booths  and 
fixtures.  The  front  of  the  shop  will  be  devoted 
to  a  sales  display  space  in  connection  with  the 
large  front  windows  and  in  the  rear  are  three 
built-in  booths  of  sound-proof  construction.  At 
the  back  of  the  shop  a  rest  room  will  be  fitted 
out  attractively  and  Mr.  Standke  is  expecting 
to  make  the  slogan,  "Meet  me  at  the  Bruns- 
wick Shop,"  popular  among  downtown  shoppers. 

Lester  Burchfield,  a  well-known  talking  ma- 
chine man,  who  is  connected  with  Sanger  Bros., 
Dallas,  Tex.,  paid  Mr.  Standke  a  visit  last  week. 
Mr.  Standke  has  announced  that  he  intends  to 
employ  only  Indianapolis  people  in  the  Bruns- 
wick Shop. 

Ben  Brown,  manager  of  the  Columbia  store, 
has  assumed  charge  of  the  territory  he  used  to 
have  when  he  was  manager  of  the  Louisville 
Columbia  store.  The  Louisville  Columbia  re- 
tail business  has  been  taken  over  by  the  Grafo- 
nola  Co.,  of  which  Ben  L.  Loventhal  is  pro- 
prietor. This  company  will  occupy  the  same 
storeroom  as  the  Columbia  branch  had.  The 
wholesale  business  formerly  transacted  through 
this  store  will  be  handled  by  Mr.  Brown. 

Miss  Susie  F.  Brown,  a  sister  of  Mr.  Brown, 
who  was  bookkeeper  in  the  Louisville  branch, 
has  been  transferred  to  the  Columbia  store  in 
Detroit,  Mich. 

Miss  Carrie  Althauser,  who  worked  for  the 
Louisville  branch  for  years,  will  remain  with 
the  Grafonola  Co.  as  a  saleswoman. 

B.  C.  Fletcher,  the  retail  floor  manager  at 
the  Indianapolis  Columbia  store,  has  answered 
the  call  of  his  country  and  is  at  Louisville  in 
the  training  camp.  Dan  Wheeler,  formerly  con- 
nected with  Bradstreet's,  has  succeeded  Mr. 
Fletcher  in  the  Columbia  store. 


SPEED  INDICATOR 

SHOWS  CORRECT  TURN-TABLE  SPEED  AT  ONCE 
When  used  in  any  Room  Lighted  by  Mazda  Lamps  sup- 
plied with  the  usual  60-CycIe  Alternating  Current. 
IMPROVED  FIBERLOID  MODEL  NOW  READY 
$1.50  Per  Doz.         Retails  for  25c.  Each. 
"As  Simple  and  Easy  as  Changing  Records'* 
THE  PHANTOM-METER  CO.,      NEEDHAM,  MASS. 


Frank  J.  Clark,  manager  of  the  Dictaphone 
department,  has  been  pleased  with  the  sales  rec- 
ord his  department  is  making. 

S.  H.  Nichols,  district  manager,  visited  the 
local  branch  last  week. 

The  Starr  Piano  Co.  made  a  window  display 
of  six  Starr  phonographs  that  were  sold  to  the 
"Indiana  Catholic  Publishing  Co.,  which  pub- 
lishes a  local  weekly.  The  phonographs  were 
bought  for  premiums  in  a  circulation  contest. 

The  Edison  Shop  has  made  ready  for  the  fall 
business  by  redecorating  its  rooms  and  it  con- 
tinues to  be  one  of  the  show  places  of  the  city 
in  the  talking  machine  field.  The  fall  business 
at  the  Edison  Shop  has  started  briskly. 

The  Carlin  Music  Co.  has  completed  its  work 
of  installing  new  sales  and  demonstrating  rooms 
which  were  destroyed  by  fire  recently.  The  en- 
tire storeroom  has  been  redecorated  and,  as  Mr. 
Frank  Carlin  puts  it,  the  company  now  has  one 
of  the  most  attractive  salesrooms  in  the  city. 


H.  A.  W.  Smith,  manager  of  the  Pathe  Shop, 
reports  that  business  has  picked  up  wonder- 
fully in  the  last  few  weeks  and  that  prospects 
are  fine  for  the  fall  business  opening  up  sooner 
than  usual. 

The  Stewart  Talking  Machine  Co.,  distribu- 
tors of  the  Victor  line,  reports  that  the  fall 
business  is  opening  up  much  better  than  last 
fall  and  that  the  number  of  applications  for 
the  opening  of  new  accounts  is  unusually  large 
for  this  time  of  the  year. 

E.  R.  Eskew,  who  has  charge  of  the  talk- 
ing machine  business  of  the  Mooney-Mueller- 
Ward  Co.,  jobbers  of  the  Pathe  machines,  re- 
ports that  he  is  getting  his  organization  in  shape 
aud  expects  to  do  a  good  wholesale  business 
this  fall. 

The  Kiefer-Stewart  Co.  has  taken  on  the 
Sonora  line  and  is  beginning  a  campaign  for 
Sonora  dealers. 


One  likes  to  trade  at  a  store  where  the  clerks 
know  where  to  find  what  he  wants  promptly 
without  unnecessary  delay  or  keeping  him 
standing  on  one  toe. 


DELPHEON 

The 
Incomparable 


^  We  have  on  display  a  complete 
line  of  the 

Delpheon  Phonograph. 

^  Dealers  should  see  the  Delpheon 

— hear  it,  and  compare  it  with 
other  well-known  makes,  facili- 
ties for  which  we  place  at  your 
disposal. 

^  We  are  prepared  to  establish 
Delpheon  agencies  with  respon- 
sible dealers  in  this  territory. 
Our  proposition  is  an  excellent 
one.  Write  today  for  details 
or  drop  in  and  see  us. 

DELPHEON  SALES  CO. 

Delpheon  Distributers 
25  Church  Street  NEW  YORK 


Telephone — Cortland  4744 
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The  New  Edison 
Diamond  Amberola 

Supreme  in  Comparison  Tests 


THE  Edison  line  of  Amber- 
ola instruments  and  Blue 
Amberol  records  posses- 
ses two  superlative  features 
seldom  found  in 
any  single  line 
of  merchandise 
—  quality  and 
economy. 

The  New 
Ed  ison  Uia- 
mond  Amberola 
has  sustained 
the  most  severe 


comparison     model  so 
tests  of  musical 
quality  between  sound  repro- 
ducing devices. 

Repeatedly  the  $50  Model 
Diamond  Amberola  has  won 
comparison  contests  against 


THE  NEW  EDISON  DIAMOND  AMBEROLA 
RETAILS  FOR  $50 


talking  machines  costing  three 
to  five  times  as  much.  Any 
Edison  Amberola  dealer  is 
in  a  position  to  repeat  these 

tests  in  the  home 
of  any  prospec- 
tive purchaser 
who  can  suc- 
ceed in  induc- 
ing a  talking 
machine  dealer 
to  risk  placing 
one  of  his  ma- 
chines in  the 
prospect  s  home 
where  it  will  be 
heard  in  direct 
comparison  with  the  Amberola. 

Why  not  request  conditions, 
terms,  profits,  etc.,  from 

THOMAS  A.  EDISON,  Inc. 

Amberola  Dept.  ORANGE,  N.  J. 
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Don't  forget  that  we  are  talking  superior 
tone  quality"  in  all  our  Columbia  Graf onola 
advertising.  We  are  also  putting  it  into 
every  Grafonola  that  leaves  our  factory. 


Columbia  ^Graphophone  Co 

Woolworth  Building,  New  York 


TWIN  CITIES  ARE  BUYING  MORE  THAN  EVER  BEFORE 


Talking  Machine  Jobbers  and  Dealers  See  No  Pr 
of  Year — All  Makes  of  Machines 


St.  Paul  and  Minneapolis,  Minn.,  October  5. 
— One  good1  wish  for  the  entire  world  would 
be  that  every  one  on  the  old  globe  was  as  pleas- 
antly situated  as  the  talking  machine  dealers  of 
Minneapolis  and  St.  Paul.  Only  the  most  en- 
'couraging  reports  are  received  in  the  rounds 
of  the  dealers.  Twin  Cities  are  buying  more 
than  ever  before,  while  the  country,  proportion- 
ally, is  buying  more  than  the  Twin  Cities.  The 
outlook  "for  a  continuance  of  general  activity 
until  after  the  holidays  appears  to  be  excellent 
at  the  present  time. 

The  holiday  pace  already  is  the  rule  with 
some  of  the  jobbers  and  dealers.  The  Beck- 
with-O'Neil  Co.,  Victor  jobbers,  for  instance, 
have  been  unable  to  assemble  any  stocks  what- 
ever of  machines,  as  they  are  sent  out  again  as 
soon  as  they  are  unpacked. 

Foster  &  Waldo  are  putting  out  machines  at 
a  rate  that  the  other  Victor  dealers  pronounce 
"phenomenal."  Archie  Matheis,  now  one  of  'the 
veterans  in  the  trade  in  this  part  of  the  coun- 
try, reports  that  talking  machines  are  in  much 
greater  demand  at  present  than  a  year  ago. 

The  trade  lost  one  of  its  bright  lights  "last 
week  when  David  M.  Dyer,  of  the  famous  house 
of  W.  J.  Dyer  &  Bro.,  passed  away.  As  whole- 
sale manager  for  his  house  he  was  one  of  the 
earliest  phonograph  dealers  in  the  Northwest, 
and  immense  numbers  of  Edison  and  Victor  ma- 
chines had  gone  through  his  hands  in  the  past 
twenty-five  years.  Frank  Gunyo,  manager  of  the 
New  England  Furniture  Co.'s  talking  machine 
department,  has  been  very  ill,  but  now  is  re- 
ported on  way  to  recovery. 

While  the  Dayton  Drygoods  Co.  has  pur- 
chased the  Victor  stock  of  the  J.  E.  Frank  Music 
Co.,  it  has  made  no  public  announcement  of 
the  opening  of  a  talking  machine  department. 

A  steady  increase'  in  the  public  demand  for 
Edison  machines  and  records  is  reported  from 
the  Minnesota  Phonograph  Co.'s  headquarters. 
The  jobbing  end  of  the  business  has  shown  al- 
most unprecedented  activity,  but  the  retail  stores 
in  St.  Paul  and  Minnesota  hardly  have  done  as 
much  business  as  had  been  expected.  Notable 
sales  by  the  Minnesota  Phonograph  Co.  for  the 
past  month  include  a  carload  of  instruments  and 
supplies  to  Watertown,  S.  D.,  and  another  car- 
load to  Sisseton,  S.  D.,  the  latter  a  town  of  but 
2,000  inhabitants. 

The  Edison  people  are  featuring  a  tone  test 
tour  of  two  months  through  the  Twin  City 
territory.  Marie  Kaiser  will  be  the  star  and 
will  be  accompanied  during  a  part  of  the  tour 
by  Richard  Szerwonky,  concertmeister  of  the 
Minneapolis  Symphony  Orchestra.  They  will 
include  in  their  itinerary  such  towns  as  Calumet, 
Mich.,  Virginia,  Duluth  and  Mankato,  Minn., 
Williston  and  Minot,  N.  D.,  Watertown,  S.  D., 
Eau  Claire  and  LaCrosse,  Wis.,  the  tour  end- 
ing at  Minneapolis  and  St.  Paul. 

The  Minnesota  State  Fair  gave  the  Pathe 
lines  a  fine  boost  according  to  Department  Man- 


ospects  of  Dropping  Off  in  Trade  During  Balance 
and  Records  in  Steady  Demand 

ager  Wheeler,  of  G.  Sommers  &  Co.  Numer- 
ous dealers  visited  the  booth  daily,  and  some 
excellent  country  connections  were  made. 
Numerous  sales  and  prospects  were  obtained 
among  the  Twin  City  visitors.  While  the  exhibit 
was  planned  mainly  as  an  advertising  feature 


it  proved  that  and  a  great  deal  more.  On  ac- 
count of  the  immense  stock  put  away  last  sum- 
mer G.  Sommers  &  Co.  do  not  expect  any  dearth 
of  machines  for  some  time  and  plan  to  go 
through  to  the  holidays  without  serious  impedi- 
ment. 

S.  A.  McLeod,  who  was  in  charge  of  the  talk- 
ing machine  department  of  the  Emporium,  is 
now  in  the  national  army  as  lieutenant  in  the 
Commissary  department. 


TO  MARKET  NEW_  PHONOGRAPH 

Reed,  Dawson  &  Co.,  Newark,  N.  J.,  Announce 
the  "Dolce-Tone"  Phonograph  as  Being  Ready 
for  the  Trade — First  Catalog  Published — 
Fabric  Diaphragm  One  of  the  Features 


Tone"  line  is  composed  of  seven  models  rang- 
ing in  price  from  $50  to  $275.  The  cabinets  are 
mostly  in  genuine  mahogany,  and  there  are 
three  models  of  Sheraton  design  which  lends 
extra  richness  to  those  styles.  The  cabinets 
can  also  be  obtained  in  oak. 


Reed,  Dawson  &  Co.,  6  West  Park  street, 
Newark,  N.  J.,  announce  the  introduction  of  the 
'  Dolce-Tone"  phonograph  to  the  trade.  This 
machine  is  the  invention  of  T.  H.  Reed,  of  the 
company,  and  has  been  sold  at  retail  locally  for 
the  past. two  years  with  good  success.  The 
company  delayed  advertising  their  product  until 
their  factory  capacity  was  enlarged  so  to  enable 
them  to  deliver  the  instruments  in  quality  lots. 
One  of  the  features  of  the  "Dolce-Tone"  is  the 
fabric  diaphragm,  which  the  Reed,  Dawson  Co. 
announces  is  far  superior  !to  mica.  The  ma- 
chines will  play  all  makes  of  records,  being 
'equipped  with  a  universal  tone  arm. 

A  catalog  of  the  new  line  of  machines  has 
just  been  published,  and  the  same  will  be  mailed 
to  dealers  throughout  the  country.    The  "Dolce- 


DISPLAY  THE  SONORA  SUPREME 

$1,000  Sonora  Phonograph  Attracts  Much  At- 
tention in  Store  of  Warrick  Bros. 


Flint,  Mich.,  October  4. — Warrick  Bros.,  who 
handle  the  Sonora  phonographs  with  great  suc- 
cess at  their  store  in  this  city,  attracted  much 
attention  recently  by  displaying  in  their  window 
the  $1,000  model  of  the  Sonora  known  as  the 
Sonora  Supreme.  The  elaborate  character  of 
the  machine  made  a  strong  impression  on  that 
section  of  the  public  who  saw  it. 


Joe  Goldman,  a  jeweler  with  a  store  on 
Eleventh  avenue,  Milwaukee,  Wis.,  has  opened  a 
phonograph  department  featuring  the  Bruns- 
wick phonograph. 


Q.  E.  D. 

If  a  man  buys  something  because  a  friend  has 
had  experience  with  it,  that  proves  that  the  article 
must  have  been  satisfactory. 

If  a  visitor  to  New  York  spends  several  hours  in 
getting  to  our  factory  to  obtain  a 

VICSONIA 

that  proves  how  much  he  wants  it. 

Within  the  past  few  days  we  have  had  visitors  from  Canada,  France,  Cuba,  Louisiana, 
Illinois,  and  California  who  had  heard  VICSONIA  Reproducers  play  Edison  Records 
and  who  came  to  our  address  to  obtain  them. 

Mr.  Dealer:  You  should  have  made  these  sales.  There  is  a  lot  of  business  waiting  for 
you  but  you  cannot  get  it  if  you  let  your  stock  of  VICSONIAS  run  out.  Send  your  order 
nozv  and  get  prompt  delivery. 

If  you  don't  know  the  VICSONIA  you  can  become  acquainted  without  risk,  by  taking- 
advantage  of  the  following  offer. 

We  will  send  to  any  dealer,  upon  receipt  of  $3.50,  one  N.  P.-  VICSONIA  with  permanent 
Sapphire  point.  If  the  reproducer  is  not  satisfactory  we  will  refund  the  money  if  same  is 
returned  in  good  condition  within  ten  days.    State  make  of  Phonograph. 

Vicsonia  Manufacturing  Company,  Inc. 

313  East  134th  Street  NEW  YORK 
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FORTY-SIX  MODELS  OF  PERIOD  VICTROLAS  ANNOUNCED 

Long  Expected  and  Welcome  Addition  to  Victrola  Line  Embraces  Case  Designs  in  Leading  French 
and  English  Decorative  Periods — Set  Forth  in  Elaborate  Catalog 


For  some  time  past  Victor  dealers  throughout 
the  country  have  awaited  the  formal  announce- 
ment by  the  Victor  Co.  of  the  new  period  Vic- 
trolas,  and  when  the  announcement  came  re- 
cently it  was  found  that  the  instruments  them- 
selves went  far  to  exceed  expectations  as  to 
their  artistic   qualities,  faithfulness  of  design, 


and  general  attractiveness.  The  announcement 
was  made  through  the  medium  of  a  specially 
prepared  catalog  illustrating  and  describing  the 
entire  line  of  forty-six  distinct  models  covering 
twelve  of  the  most  popular  decorative  periods, 
including  William  and  Mary,  Sheraton,  Gothic, 
Jacobean,    Chippendale,    Heppelwhite,  Empire, 


Adam,  Queen  Anne,  Louis  XV  and  Louis  XVI. 

The  new  period  models  are  notable  for  the 
faithfulness  with  which  the  chief  character- 
istics of  each  of  the  period  styles  have  been  re- 
produced in  the  case  design.  The  result  is 
that  those  who  desire  period  Victrolas  to  har- 
monize with  the  decorative  treatments  of  their 
homes  will  find  it  an  easy  matter  to  select  an 
instrument  that  will  fit  into  the  decorative 
scheme  without  a  jar. 

In  order  to  give  the  dealers  the  proper  con- 


Adam  Victrola 


Jacobean  Victrola — Stuart  Period 
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No  two  songs  of  another  day  fit  in  so  well  now  as 
those  on  Columbia  Double  Disc  Record  A-2357. 
"Tramp,  Tramp,  Tramp,  the  Boys  Are  Marching 
and  "The  Battle  Cry  of  Freedom."  This  record  is 
going  strong  everywhere. 

Columbia  Graphophone  Co 

Woolvvorth  Building,  New  York 


ception  of  the  treatment  of  the  various  models 
they  are  for  the  most  part  shown  in  the  cat- 
alog, through  the  medium  of  elaborate  wash 
drawings,  as  they  would  appear  in  surroundings 
of  the  same  period  and  in  conjunction  with 
period  furniture  and  wall  decorations.  This 
factor  alone  should  prove  of  material  assist- 
ance to  the  dealers  in  bringing  to  the  attention 
of  prospects  the  particular  period  Victrola  best 
suited  to  their  requirements. 

The  prices  of  the  period  Victrolas  range  from 
$300  to  $900,  with  the  majority  of  the  styles 
priced  around  the  $500  figure. 

Owing  to  the  elaborate  character  of  the  ma- 
chine, it  is  not  expected  that  dealers  will  carry 
a  full  range  of  period  styles,  depending  upon  a 
few  samples  and  the  catalog  to  bring  the  ,new 
models  to  the  attention  of  the  public. 

Victrolas  in  period  styles  will  be  made  only 
on  special  orders,  requiring  in  most  cases  con- 
siderable time  to  make  shipments  from  the  fac- 
tory. 


RECORD  DELIVERY  ENVELOPES  SELL 


Detroit,  Mich.,  October  8. — Lewis  C.  Frank,  of 
this  city,  who  handles  a  complete  line  of  paper 
products,  has  achieved  signal  success  in  the  in- 
troduction of  record  delivery  envelopes  which 
are  marketed  under  the  trade  designation, 
"Lufranc  Quality."  These  envelopes,  which  are 
made  of  heavy  "Kraft"  paper,  give  adequate  pro- 
tection to  the  records  and  through  the  use  of  a 
string  and  button  fastener  frame  permit  unusual 
speed  in  wrapping.  Mr.  Frank  has  made  it  a 
point  that  his  envelopes  should  be  unusually 
strong  and  the  fact  that  they  are  in  universal  use 
speaks  well  for  their  quality  and  the  excellent 
service  they  give. 


ATTRACTIVE  WINDOW  POSTERS 

The  Columbia  advertising  department  has 
just  sent  out  to  Columbia  dealers  a  set  of  four 
very  attractive  window  posters,  supplementing 
the  series  which  was  mailed  last  week.  These 
four  window  posters  feature  the  following  four 
Columbia  records:  Figaro's  aria  from  the  "Bar- 
ber of  Seville,"  sung  by  Riccardo  Stracciari; 
"Good-bye,  Broadway,  Hello,  France";  "Lily  of 
the  Valley"  and  "From  Me  to  Mandy  Lee." 


So  many  things  go  wrong  that  we  are  tired  of 
becoming  indignant. 


SPRING  STEEL  FOR  SALE 

We  are  overstocked  with  spring  steel  for 
phonograph  motor  springs. 

Ten  tons  or  any  portion  of  it  will  be  sold  at 
a  low  price.  Dimensions:  25/32"  wide  by 
.027  thick  in  large  coils.  Or  we  will  make 
up  springs  to  order,  any  length  desired. 
Wire  or  write  for  prices  and  details. 

GARDEN  CITY  PLATING  CO. 

Tolman  and  Ogden  Ave.       Chicago,  III. 


OPENS  NEW  STORE  IN  PERTH  AMB0Y 

R.  Montalvo,  Jr.,  Now  Occupying  Larger  and 
Handsomer  Quarters  in  That  City — Edison 
Tone  Test  and  Dance  Features  at  Opening 


Perth  Amboy,  N.  J.,  October  1. — Ramon  Mon- 
talvo, Jr.,  who  about  two  years  ago  opened  a 
talking  machine  store  in  this  city  under  the  man- 
agement of  Norman  T.  Jones,  has  found  his  busi- 
ness increasing  to  such  an  extent  that  new 
quarters  have  become  necessary.  The  result 
was  the  opening  of  a  handsome  new  store  in 
the  Odd  Fellows  Building  at  90  Smith  street 
on  September  21. 

The  opening  of  the  new  store  was  marked 
by  a  special  Edison  tone  test,  given  under  the 
auspices  of  Mr.  Montalvo  in  the  Perth  Amboy 
High  School.  The  affair  was  attended  by  about 
1,200  people,  all  specially  invited,  and  the  fea- 
tured artist  was  Ciccolini,  who  also  appeared 
recently  under  the  Montalvo  direction  in  New 
Brunswick,  where  Mr.  Montalvo  also  conducts 
a  talking  machine  store. 

The  opening  of  the  store  proper  was  heralded 
with  a  special  dance  to  the  music  of  the  Edison 
Diamond  Disc  phonograph.  The  front  of  the 
store  has  the  usual  appearance  of  a  phonograph 
shop,  with  its  show  window  and  stock  of  ma- 
chines, but  in  the  rear  there  is  a  long  stretch 
of  floor  highly  polished  and  designed  particu- 
larly for  dancing.  It  is  Mr.  Montalvo's  plan 
in  the  near  future  to  organize  private  dancing 
classes  in  his  store,  using  the  Edison  Diamond 


Disc  phonograph,  and  also  the  Columbia  Grafo- 
nola,  which  he  handles,  to  furnish  the  music. 
According  to  the  plan,  the  people  themselves 
will  form  their  classes.  Mr.  Montalvo  will  fur- 
nish the  instructor,  the  hall  and  the  music  at 
a  nominal  figure,  probably  about  $1  per  couple. 


DEMAND  FOR  SCHUBERT  RECORDS 


Bell  Talking  Machine  Corp.  Finds  They  Are 
Popular — Hand  Painted  Window  Signs  for 
Advertising  Purposes  Now  Ready  for  Dealers 


The  new  Schubert  records,  which  were  an- 
nounced last  month  by  the  Bell  Talking.Machine 
Corp.,  44  West  Thirty-seventh  street,  New  York, 
are  making  a  distinct  hit  according  to  L.  Rom- 
mel, of  the  company.  To  a  representative  of  The 
World  this  week  he  said:  "We  have  had  many 
compliments  regarding  the  new  Schubert  rec- 
ords, which  are  being  demanded  by  dealers  all 
over  the  country.  Within  the  near  future  we 
expect  to  have  a  large  quantity  of  them  on  the 
market,  and  will  be  able  to  supply  the  demand 
regularly." 

In  connection  with  its  aid  to  dealers,  the  Bell 
Corp.  has  prepared  a  sciies  of  hand-painted  win- 
dow signs,  which  advertise  the  Schubert  talking 
machines  and  records.  These  signs  are  not  only 
attractive,  but  are  most  artistic  in  appearance, 
and  in  every  way  lend  an  artistic  atmosphere  to 
the  window  in  which  they  are.  There  are  five 
different  kinds,  each  one  as  attractive  and  inter- 
esting as  the  other. 


Be  Up-to-Date 

Equip  your  high  grade  talking  machines  with  our  latest  model 

Veeco  Electric  Motor  and  Vitraloid  Turntable 

Runs  on  either  current  and  is  guaranteed  by  us  for  two  years. 

This  motor  is  not  a  plaything  thrown  together  but  was  designed  and 
made  by  one  of  the  best  mechanical  experts  in  the  United  States, 
who  today  holds  a  high  position  in  the  Government  Service  (U.  S, 
Arsenal)  with  a  thousand  machinists  under  his  supervision. 

Send  for  descriptive  circular,  prices  and  terms. 


THE  VEECO  COMPANY 

248  Boylston  St.  Boston,  Mass. 

The  Original  Producers  of  a  Complete  Electric  Drive 
for    the     Talking    Machine    Manufacturer's  Use 
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10,000,000  well-to-do  People 

are  reading  STARR  ads  this  Fall 

Hundreds  and  thousands  of  them  live  in  your  locality. 
Become  a  Starr  dealer  and  you  can  invite  them  to 
YOUR  store. 


Starr  National  Advertising 

In  addition  to  the  use  of  leading  national 
periodicals,  prominent  metropolitan  news- 
papers whose  circulations  reach  hundreds  of 
miles  beyond  the  cities  where  they  are  pub- 
lished are  used  each  week  for  Starr  Phono- 
graph and  Starr  Record  advertising. 


Starr  Local  Advertising 

Starr  Dealers  receive  a  monthly  ad  service 
free  of  cost.  Ten  or  a  dozen  ad  sugges- 
tions of  a  timely  nature  are  supplied.  Some 
are  small.  Some  are  medium-sized.  Cuts 
of  very  attractive  illustrations  are  sent  free. 
Movie  slides,  attractive  display  cards,  form 
letters,  leaflets,  booklets,  etc.,  are  also  to  be 
had  without  charge.  "Getting  up"  his  local 
advertising  is  very  simple  for  the  Stan- 
Dealer. 


Starr  "Singing  Throat" 

This  heavily-advertised  feature  of  Starr 
Phonographs  is  a  powerful  factor  in  making 
the  sales  easy. 

Silver  Grain  Spruce  is  the  wood  of  which 
the  Starr  "Singing  Throat"  is  composed. 
It  is  a  close,  straight-grained  wood,  beauti- 
ful to  look  at  and  beautifully  vibrant. 
Both  eye  and  ear  are  won  by  this  exclusive 
Starr  feature. 

Starr  Prestige 

The  greatest  of  all  features  about  the  Stan- 
is,  however,  that  for  a  half  century  its  crea- 
tors have  been  successful  as  makers  of  high- 
grade  musical  instruments.  This  is  a  guar- 
antee that  the  Starr  is  properly  designed  and 
properly  made.  And  because  each  part  is 
Starr  built,  the  uniformity  of  Starr  quality 
is  a  certainty. 


With  a  Starr  dealership  the  sale  of  Starr  Records  may  also  be  had.  Hundreds  of  the 
most  popular  selections  are  now  recorded  on  Starr  Records  at  65c,  75c  and  $1.00  retail. 


We  invite  correspondence  from  representative  dealers 

THE  STARR  PIANO  CO. 

Starr,  Richmond,  Trayser  andjRemington  Grand,  Upright  and  Player-pianos — 
The  Starr  Phonograph — Starr  Phonograph  Records 

Established  1872  RICHMOND,  INDIANA 
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There's  the  right  kind  of  stuff  in  Columbia 
Record  A2356.  Two  songs  that  are  sweep- 
ing the  country  sung  in  the  Columbia 
way.  They  are  selling  that  way  too. 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


HIGH  PRICED  MACHINES  HAVE  CALL  IN  SAN  FRANCISCO 

Best  Styles  Will  Be  in  Demand  This  Fall  and  Winter — Patriotic  Records  Have  Great  Vogue — The 
Sonora  in  Los  Angeles — New  Domestic  Agencies — Talking  Machine  Men  Meet — Outlook  Good 


San  Francisco,  Cal.,  October  6.— The  volume 
of  talking  machine  business  in  California,  de- 
spite numerous  handicaps  due  to  labor  strikes, 
is  claimed  to  be  ahead  of  last  year  during  the 
summer  months.  More  high-priced  machines 
were  sold  than  ever  before,  and  the  indication  is 
that  the  fall  demand  for  the  best  styles  of  stand- 
ard instruments  will  be  exceptionally  heavy. 
The  people  have  become  educated  to  the  high- 
priced  machines.  While  the  talking  machine 
business  in  the  San  Francisco  downtown  dis- 
trict has  suffered  from  the  long-continued  street 
car  strike,  the  smaller  concerns  in  the  outlying 
districts  report  proportionately  heavier  business. 
Dance  music  records  sold  heavily  all  summer 
and  are  still  going  very  well.  Patriotic  airs 
have  a  splendid  vogue,  especially  those  which 
are  composed  in  dance  time.  Recent  high-class 
musicals  and  concerts  in  the  city  have  boosted 
the  demand  for  classic  records.  Madame 
Matzenaucr  is  giving  recitals  in  San  Francisco 
this  week,  and  there  are  a  French  and  an  Italian 
opera  company  here. 

Sonora  Jobbing  Agency  in  Los  Angeles 

F.  B.  Travers,  manager  of  the  Sonora  Phono- 
graph Co.,  announces  that  the  company  is  put- 
ting in  an  exclusive  jobbing  agency  at  Los  An- 
geles to  cover  the  territory  of  southern  Cali- 
fornia and  Arizona.  The  representative  in 
charge  is  E.  M.  Brunnell,  a  talking  machine 
man  of  wide  experience,  and  Mr.  Brunnell  is 
making  his  headquarters  in  the  Broadway  De- 
partment Store  of  Los  Angeles.  This  concern 
has  the  Los  Angeles  retail  agencies  for  Sonora 
goods.  For  the  present  no  wholesale  stock 
will  be  carried  in  Los  Angeles,  but  it  is  prob- 
able that  a  warehouse  will  be  opened  in  the 
near  future.  Mr.  Travers  says  business  has 
been  so  promising  in  the  Southwest  in  the  past 
year  that  it  has  become  necessary  to  take  care 
of  the  wholesale  trade  from  a  more  convenient 
point  than  San  Francisco.  He  also  reports  a 
very  active  opening  of  the  fall  season  in  the 
Northwest.  The  past  season  in  the  Northwest 
was  the  best  the  company  has  had. 

Reports  His  Biggest  Business 

F.  A.  Levy,  president  of  the  California  Pho- 
nograph Co.,  says  his  biggest  business  in  the 
past  month  has  been  in  Edison  machines,  due 
to  the  increased  output  of  Edison  records.  He 
has  had  excellent  results  with  the  Edison  ma- 
chine, C250. 

The  Stern  Talking  Machine  Co.,  of  San  Fran- 
cisco, has  opened  a  branch  store  at  721  Mac- 
donald  avenue,  Richmond,  Cal. 

Open  Many  Domestic  Agencies 

W.  S.  Gray,  Pacific  Coast  manager  for  the 
Domestic  Talking  Machine  Co.,  has  just  re- 
turned from  an  extended  trip  through  the  North- 
west. He  placed  jobbing  agencies  in  Portland, 
Seattle  and  Spokane.  The  Eilers  Music  Co. 
will  handle  the  jobbing  from  Portland  and  Spo- 
kane, and  the  Pacific  Music  Co.  is  to  handle 
the  business  from  Seattle.     Mr.  Gray  has  been 


doing  strenuous  missionary  work  with  the  Do- 
mestic line  since  he  came  to  the  Pacific  Coast, 
and  he  is  well  satisfied  with  the  results  obtained. 
Business  at  High  Mark  of  Year 

August  J.  Bruhn,  manager  of  the  Emporium 
talking  machine  department,  says  the  high  mark 
of  the  year  in  the  talking  machine  sales  of  his 
department  was  reached  in  July,  and  that  the 
volume  of  business  for  the  season  shows  a  big 
increase  over  last  year  notwithstanding  the 
numerous  strikes  and  other  setbacks.  He  is 
not  carrying  on  any  special  advertising  cam- 
paign, but  is  offering  machines  on  very  attrac- 
tive easy-payment  terms. 

Talking  Machine  Men  Meet 

The  Talking  Machine  Dealers'  Association 
held  a  regular  monthly  meeting  on  Wednesday, 
September  26,  after  a  season  of  no  meetings 
during  the  summer.     The  dealers  met  at  the 


Wiley  B.  Allen  store  in  San  Francisco  and  dis- 
cussed plans  for  the  holidays.  With  one  or  two 
exceptions,  the  members  are  agreed  on  general 
policies  of  merchandising. 

Returns  From  1,500-Mile  Auto  Trip 

Mr.  Corcoran,  of  the  Wiley  B.  Allen  talking 
machine  department,  spent  his  summer  vacation 
this  month  by  taking  a  1,500-mile  automobile 
trip  through  northern  California.  Jas.  J.  Black, 
of  the  Wiley  B.  Allen  Co.,  says  he  has  most 
of  his  holiday  stock  in  already  and  is  prepared 
to  supply  a  big  demand. 

Some  Personal  Notes 

Frank  D.  Curtis,  of  the  Curtis  &  Henkle 
Talking  Machine  Co.,  of  San  Jose,  Cal.,  has  re- 
turned from  a  six  weeks'  trip  in  the  East,  during 
which  he  visited  New  York,  Boston,  Baltimore, 
Cincinnati,  Chicago  and  other  cities  and  in- 
spected the  factories  of  the  leading  talking  ma- 
chine companies. 

Everett  Worthington,  who  succeeded  Mr.  Ger- 
covich  as  manager  of  the  talking  machine  de- 
(Continued  on  page  58) 


KANE  INSTRUMENT  STANDS 

NOTE  REDUCED  PRICES 


Praise 
Any  Home 


They  Sell 
as 

Easily  as 
Phonograph 
Needles 


Rubbed  Finishes 


MAHOGANY;  GOLDEN,  FUMED, 
OR  WEATHERED  OAK. 


No.  594— Top  13#"  x  14#B  each— $2.00    No.  596— Top  20X"  x  24^"— each  $2.75 


No.  595— Top  17    n  x  17    "  each- 


-  2.25    No.  597— Top  17#n  x  20jin— each  2.35 

ALL  30"  HIGH 


NET— F.  O.  B.  KANE,  PA.,  IN  LOTS  OF  SIX  OR  MORE. 

CONSTRUCTED  SUBSTANTIALLY — FINISHED  ELEGANTLY. 

The  slide  under  the  top  is  a  "third  hand"  for  changing  records.   The  shelf  is  convenient 
for  record  files.        Immediate  shipments. 

KANE  MANUFACTURING  COMPANY,  Kane,  Pa. 
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TRADE  NEWS  FROM  SAN  FRANCISCO 

(Continued  from  page  57) 

partment  of  Kohler  &  Chase,  resigned  his  posi- 
tion on  September  15.  No  new  manager  of  the 
department  has  yet  been  announced. 

Martin  Klein,  of  the  Wiley  B.  Allen  Co.,  is 
-the  latest  of  the  San  Francisco  talking  machine 
salesmen  to  be  called  to  the  colors.  He  left 
a  few  days  ago  for  the  concentration  camp  at 
American  Lake,  Wash. 

Fred  A.  Denison,  Pacific  Coast  manager  of  the 
Columbia  Co.,  reports  much  extra  record  busi- 
ness on  the  Pacific  Coast  by  reason  of  the  mid- 
monthly  record  list  now  sent  out  to  the  trade 
in  addition  to  the  regular  monthly  list. 

Business  in  the  Dictaphone  department  of  the 
San  Francisco  office  of  the  Columbia  Grapho- 
phone  Co.  has  increased  to  the  extent  that  two 
new  men  have  had  to  be  added  to  the  sales  force. 
A.  J.  Rocca  has  been  engaged  to  cover  city 
territory,  and  Albert  T.  Church  was  taken  on 
to  work  the  fields  of  Oakland,  Stockton  and 
Sacramento. 

Larger  Quarters  for  Sherman,  Clay  &  Co. 

The  talking  machine  department  of  Sherman, 
Clay  &  Co.  has  been  enlarged  by  two  new  dem- 
onstrating rooms  which  were  made  possible  by 
the  removal  of  all  the  wholesale  stock  to  the 
wholesale  warehouse  and  headquarters  on  Mis- 
sion street.  The  alterations  are  now  practically 
completed,  and  the  new  rooms  are  finished  in 
harmony  with  the  rest  of  the  floor. 

The  Pacific  Phonograph  Co.  and  the  Edison 
Shop  have  been  making  a  special  feature  of  the 
Matzenauer  records  of  late.  It  is  predicted 
that  by  the  way  these  records  are  taking  with 
the  people  that  they  will  soon  be  among  the 
very  best  sellers. 

Takes  Charge  at  Thearle  &  Co. 

John  Gercovich,  formerly  manager  of  the 
Kohler  &  Chase  talking  machine  department  in 
San  Francisco,  and  who  recently  went  East  to 
accept  a  position  as  a  traveling  salesman,  has 
suddenly  come  back  to  the  Coast  to  assume 
charge  of  the  talking  machine  department  of 


Thearle  &  Co.,  of  San  Diego,  one  of  the  most 
prominent  music  houses  in  southern  California. 
New  Colored  Motion  Pictures  Win  Praise 

Leon  F.  Douglass,  of  the  Victor  Talking  Ma- 
chine Co.,  and  inventor  of  some  new  colored 
motion  pictures,  gave  an  exhibition  of  colored 
pictures  at  the  Union  League  Club,  of  San 
Francisco,  on  the  evening  of  September  12.  Mr. 
Douglass  was  accorded  high  honor  by  the  club 
on  account  of  the  pictures  and  was  guest  ot 
honor  at  the  dinner  served.  The  exhibition  was 
given  to  raise  funds  for  the  Red  Cross. 

Busy  Times  With  Byron  Mauzy 

The  Byron  Mauzy  talking  machine  depart- 
ment is  doing  a  very  nice  business  though  they 
would  have  done  much  better  had  not  the  street 
car  strike  reduced  the  efficiency  of  their  street 
car  advertising.  Charles  Mauzy,  manager  of 
the  talking  machine  department,  says  patriotic 
records  such  as  "Where  Do  We  Go  From  Here" 
and  George  Cohan's  "Over  There"  are  big  hits 
in  San  Francisco. 


FANCY  STUNTS  IN  HIGH  DIVING 


INTRODUCE  NEW  MODEL 


Needham,  Mass.,  October  6. — The  Phantom- 
Meter  Co.,  of  this  city,  has  just  produced  a  new 
model  of  their  "Phantom-Meter"  made  of 
"Fiberloid."  Many  advantages  are  claimed  for 
this  new  material  over  the  bristol  board  of 
which  the  first  model  was  made — neater  in  ap- 
pearance, easier  to  operate.  Early  demands  for 
the  Christmas  season  have  already  been  felt. 


J.  J.  Davin,  of  the  traveling  staff  of  the  New 
York  Talking  Machine  Co.,  Victor  distributor, 
has  long  been  recognized 
as  an  enthusiastic  Victor 
man,  but  few  of  his 
friends  in  the  trade 
know  that  he  is  just  as 
adept  in  the  water  as  he 
is  when  pointing  Out  the 
merits  of  the  latest  Vic- 
tor supplement. 

Mr.  Davin,  in  company 
with  Ernest  Fontan,  an- 
other member  of  the 
New  York  Talking  Ma- 
J.  J.  Davin  Diving  chine  Co.'s  staff,  spent  a 
few  days  this  summer  at  the  Scranton  Canoe 
Club,  Scranton,  Pa.,  where  he  entertained  the 
members  of  the  club  with  some  fancy  stunts  in 
high  diving,  as  the  accompanying  photograph 
will  show.  He  also  spent  some  time  surf  board 
riding,  which  is  one  of  his  pet  hobbies,  and  on 
the  whole  his  vacation  was  thoroughly  enjoyed 
and  provided  him  with  the  necessary  vigor  for 
the  fall  campaign. 


GIFT  FOR  LEO  E.  G.  SHATNEY 


NEW  INCORPORATION 


The  Grafonola  Co.,  Louisville,  Ky.,  has  been 
incorporated  with  a  capital  stock  of  $10,000  to 
buy  and  sell  talking  machines  and  records.  The 
incorporators  are  Ben  L.  Loventhal,  H.  B. 
Loventhal  and  Gus.  Boldt. 


Providence,  R.  I.,  September  24. — At  the  close 
of  business  Friday  afternoon,  the  employes  of 
the  Vocalion  Co.,  336  Westminster  street,  pre- 
sented their  manager,  Leo  E.  G.  Shatney,  with 
a  beautiful  silver  shaving  outfit  and  a  hand-knit 
sweater  before  his  leaving  for  the  National 
Army.  The  presentation  was  made  by  Miss 
Helen  V.  Casey  in  behalf  of  the  force,  and  Mr. 
Shatney  feelingly  expressed  his  appreciation  of 
the  gift. 


The  man  who  dwells  too  long,  thinks  too 
deeply,  figures  too  far — defeats  his  own  inten- 
tion. He  is  a  theorist.  His  brain  has  but  a 
single  groove. 


Entirely  too  many  people  in  this  world  are 
making  themselves  cross-eyed  looking  for  the 
streak  of  easy  money.  This  is  as  vain  and 
foolish  as  hunting  for  the  pot  of  gold  at  the 
end  of  the  rainbow. 


Three  Money-Making  Phonographs 


Moderate  priced  machines  will  bring  a  world  of  business  to  a  "live"  dealer  in  every 
town.  Our  three  models  cover  90%  of  the  entire  demand— they  go  to  every  home 


f  l6  perfection 

mm 


for  Every 


MODEL  F 

40  inches  high,   18  inches  deep,   15  inches  wide 

Retail  Price  $40 

Big  Selling  Chances 

By  selling  low-priced  machines  you  do 
not  tie  up  your  money  for  a  long  period. 

Low  prices  cause  Quick  Sales — and 
bring  Quick  Returns. 

WRITE  FOR  OUR  SPECIAL  DISCOUNTS 

Rush  order  for  samples  so  you 
can  get  started. 


MODEL  A 

41  inches  high,   18  inches  wide,  20  inches  deep 

Retail  Price  $50 


MODEL  MASTER 

50  inches  High,  20  inches  wide,  20  inches  deep 

Retail  Price  $75 

Three  Outstanding  Features 
Perfect  Tone — 

Reproduction  full,  rich,  natural 

First-class  Motor — 

That  gives  satisfaction 

High-Grade  Finished  Cabinets 


OPEROLLO  PHONOGRAPH  CO.,  Inc. 

Lightner  Building,  DETROIT,  MICH. 


Supplement — The  Talking  Machine  World,  October  15,  1917 


Model  No.  4. 


Hovel  No.  Mo. 


Model  No-  7. 


iOWAN 


J  one 
Qua, 
^Distinction 

are  al!  embraced  in  the  new  Cowan  Classique 
Gramophone.  A  truly  artistic  musical  instrument, 
such  as  is  wanted  and  required  in  the  home  of 
culture  and  refinement. 

After  twelve  months  of  unremitting  toil,  design- 
ing, playing,  testing  and  perfecting,  a  new  and 
absolutely  perfect  phonograph  has  been  developed 
— one  which  is  admittedly  in  a  class  by  itself.  A 
phonograph  made  in  our  own  shops — not  an 
assembled  product.  The  tone  is  marvelous  and 
unequaled,  and  the  many  unique  and  patented 
features  combine  to  make  this  instrument  nothing 
short  of  musically  perfect. 

In  every  sense  and  from  every  viewpoint  the 

"Cowan  Classique" 

marks  the  advent  of  a  DISTINGUISHED  phono- 
graph. 

Each    instrument    is    equipped    with    our  own 

patented  tone  arm  and  perfected  sound  box  one 

which  reproduces  all  disc  records  and  gives  a  soft, 

round,   mellow   tone  a   distinct   feature  with  this 

instrument  and  a  great  advance  over  anything  here- 
tofore offered  to  the  public. 

The  method  of  tone  control  is  a  component  part 
of  the  throat  and  sound  chamber,  and  is  absolutely 
perfect  and  simple  in  operation. 

The  spring  motor  is  of  absolute  precision,  and  is 
equipped  with  a  perfect  speed  indicator  properly 
registering  the  turn  table  revolutions.  The  turn 
table  is  of  hard  rubber,  true  running  and  in  har- 
mony with  the  instrument.  All  the  equipment 
throughout  is  of  the  highest  grade  and  unequivo- 
cally guaranteed. 

The  cabinet  work  is  made  by  recognized  leaders 
in  the  manufacture  of  fine  period  furniture  for  over 
twenty-five  years. 

Distributor   and   Dealer   contracts   now  ready  

also  catalogue. 

The  Classique 


Phonograph  Corporation 

401-405  N.  Lincoln  St. 
Chicago,  111. 

MANUFACTURERS     OF    FINE  GRAMOPHONES 


Model  No.  8. 


B5 


Model  No  .2 


Model  No.11. 


Model  No-12 


Model  No.  3 


Model  NoZ\. 
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MILWAUKEE  TRADE  WELL  PREPARED 

Dealers  in  That  City  Succeed  in  Getting  a  Fair 
Amount  of  Stock  in  Advance — Look  for  Rec- 
ord-Breaking Business  —  Interest  Charging 
Campaign  Under  Way — Association  to  Meet 
on  October  18 — News  of  Trade  Interest 


Milwaukee,  Wis.,  October  12. — The  talking 
machine  trade  is  prepared  for  the  largest  fall 
and  holiday  business  that  Milwaukee  has  ever 
known.  Through  herculean  effort  during  the 
past  month  or  two,  local  dealers  have  succeeded 
in  collecting  stocks  which  should  fortify  them 
against  any  shortage,  unless  the  demand  for  ma- 
chines is  far  and  away  beyond  that  expected. 
Shipments  now  on  the  way  or  in  process  of 
manufacture  will  take  care  of  the  surplus.  It 
is  going  to  mean  a  lot  of  hustling  to  break  rec- 
ords for  volume  of  Christmas  sales,  with  the 
country  at  war  and  the  public  in  a  conservative 
demeanor,  but  a  well-filled  public  purse  is  be- 
fore local  dealers  and  it  needs  only  to  be  in- 
duced to  be  opened  and  send  forth  a  stream 
of  gold. 

Dealers  in  this  city  and  vicinity  have  been 
highly  encouraged  to  look  forward  to  a  splendid 
holiday  trade  by  the  results  of  their  efforts  dur- 
ing the  last  few  months,  every  one  of  which  so 
far  has  shown  increases  over  the  same  periods 
of  1916.  it  should  be  remembered  that  last 
year  was  the  highwater  mark  for  talking  ma- 
chine sales,  and  that  dealers  should  be  able  to 
better  the  mark  is  in  itself  a  notable  achieve- 
ment. So  it  is  not  an  overoptimistic  feeling 
that  leads  them  to  believe  that  they  are  going 
to  do  things  this  month,  and  next,  and  in  De- 
cember, until  the  stores  close  on  Christmas  eve. 

If  it  has  been  possible  to  improve  1916  rec- 
ords in  1917,  in  which  year  the  full  effect  of  the 
declaration  of  war  broke  upon  the  people,  it  is 
figured  that  there  is  no  cause  for  alarm,  inas- 
much as  business  has  been  improving  every 
month  since  April.  September  was  the  best 
month  of  all,  and  October  thus  far  shows  every 
promise  of  exceeding  the  volume  of  business  of 
the  tenth  month  of  last  year. 

The  trade  at  this  moment  is  absorbed  in  the 
big  problem  of  effecting  something  like  revolu- 
tionary changes  in  the  manner  of  doing  busi- 
ness, by  placing  all  deferred-payment  contracts 
on  an  interest-bearing  basis.  The  Milwaukee 
Association  of  Music  Industries  has  given  the 
subject  more  or  less  attention  ever  since  its  or- 
ganization last  February.  With  the  decks  now 
cleared  of  other  important  matters,  the  interest 
problem  is  receiving  the  bulk  of  attention.  A 
special  committee  of  talking  machine  dealers 
and  piano  merchants  is  working  together  to 
frame  a  uniform  plan  whereby  all  members  will 
include  interest  clauses  in  their  contracts.  It 
is  hoped  to  be  able  to  place  the  new  regulations 
in  effect  to  cover  all  business  during  the  coming 
holiday  season. 

With  one  or  two  possible  exceptions,  every 
talking  machine  and  piano  dealer  who  is  a  mem- 
ber of  the  association  feels  that  it  is  proper  to 
charge  interest,  and  that  it  is  not  good  business 
to  let  their  customers  have  the  use  of  their 
money  for  nothing,  inasmuch  as  dealers  pay 
dearly  for  that  same  money  at  their  banks.  Yet 
all  have  hesitated  to  make  effective  an  interest 
clause  for  fear  that  the  dealer  who  does  not 


UTILITY  and  DURABILITY 

Undisputed  points  of  superiority  that  have 
made  The  Crip-N  Record  Filing  Cabinet  a 
NECESSARY    PART    OF    ANY  COMPLETE 
TALKING  MACHINE  EQUIPMENT. 

SEND  US  YOUR  ORDER 


CRIPPEN-RASE  CO.,  Inc. 

77  South  Avenue  Rochester,  N.  Y. 


PERSONAL  SERVICE 

The  members  of  our  Company  are  always  available  and 
will  gladly  see  you  personally  or  write  you  at  any  time  we 
can  possibly  serve  you. 

Why  not  communicate  at  once  with  us? 


BADGER  TALKING  MACHINE  CO.  i££gsi 


135  Second  Street 
WIS. 


VICTOR  DISTRIBUTORS 


charge  interest  will  have  a  better  sales  argu- 
ment. Every  dealer  is  anxious  to  charge  inter- 
est, and  will  do  so  if  his  competitor  does  the 
same. 

There  probably  has  never  been  a  more  pro- 
pitious time  for  making  effective  an  interest 
clause  than  now,  when  the  entire  nation  is  alive 
to  the  urgent  need  for  conservation  and  econ- 
omy as  necessary  adjuncts  to  a  victory  in  the 
war.  It  is  admitted  that  to  neglect  to  charge  inter- 
est is  a  waste  that  no  good  business  house  can 
afford  to  tolerate.  Probably  no  ofher  line  of 
business  that  exists  fails  to  charge  interest,  and 
it  is  felt  that  talking  machine  customers  will 
accept  an  interest  regulation  in  the  same  spirit 
that  they  have  accepted  such  charges  when 
buying  other  goods  on  time. 

The  Milwaukee  Association  will  hold  its  reg- 
ular monthly  meeting  at  the  Hotel  Wisconsin 
on  Thursday  noon,  October  18,  and  it  is  ex- 
pected that  definite  action  will  be  taken  to  com- 
mit each  member  to  the  policy  of  charging  in- 
terest on  every  contract  which  covers  a  period 
of  three  months  or  more.  The  experience  of 
the  few  dealers  who  have  had  such  rules  in 
effect  for  two,  three  or  more  years  is  so  favor- 
able that  there  is  little  or  no  fear  that  business 
may  be  adversely  affected. 

By  the  voluntary  and  self-sacrificing  act  of 
Louis  M.  Kesselman,  of  the  Kesselman-O'Dris- 
coll  Co.,  Victor  retailer,  the  Victor  jobbing  trade 
of  this  city  has  been  recognized  by  representa- 
tion on  the  board  of  directors  of  the  Music  In- 
dustries Association.  Mr.  Kesselman  has  re- 
signed as  a  director,  and  upon  his  suggestion 
the  association  has  elected  Harry  A.  Goldsmith 
secretary  of  the  Badger  Talking  Machine  Co.  in 
his  place. 

The  proposed  Milwaukee  music  show,  which 
the  Milwaukee  Association  of  Music  Industries 
intended  to  stage  at  the  Auditorium  during  the 
week  of  October  1  to  6,  has  been  postponed  until 
next  spring. 

Each  week  that  passes  bears  witness  to  the 
fact  that  the  retail  jewelry  trade  of  this  city  and 
State  is  becoming  more  and  more  alive  to  the 
possibilities  of  profitable  handling  of  talking 
machines,  and  new  dealers  are  booked  among 
jewelers  at  a  rapid  rate.  The  jewelry  trade 
press  has  devoted  much  attention  to  the  ques- 
tion and  the  result  has  been  an  unusual  stimula- 
tion. In  the  smaller  communities,  especially, 
it  is  to-day  difficult  to  find  a  retail  jeweler  who 
does  not  carry  talking  machines  and  the  list  is 
growing  daily.  More  dignified  surroundings 
could  hardly  be  found  for  a  phonograph  than  a 
high-class  jewelry  store  and  a  splendid  type  of 
trade  is  to  be  garnered  thereby. 

John  H.  Becker,  formerly  associated  with  the 


Victrola  department  of  the  Edward  Schuster 
Co.'s  Twelfth  street  department  store,  is  back 
in  this  city  after  a  lapse  of  about  eight  months, 
and  has  cast  his  lot  with  the  Columbia  line.  He 
is  now  manager  of  the  Grafonola  department  of 
Espenhain's. 

Lawrence  McGreal,  head  of  the  Pathephone 
Co.,  of  Wisconsin,  has  brought  suit  against  the 
New  York  Central  Railroad  Co.  for  damages 
aggregating  $52,515.  Mr.  McGreal  claims  that 
while  returning  from  New  York  last  July  with 
his  nine-year-old  daughter  he  was  obliged  to 
leave  a  train  at  Buffalo  because  the  conductor 
refused  to  honor  his  ticket.  It  is  alleged  that 
a  mistake  was  made  by  the  company's  agent, 
and  recourse  is  sought  for  the  expenses  of  a 
two-day  extra  stop  at  Buffalo,  and  for  mental 
anguish,  loss  of  business,  etc. 

Joe  Goldman,  jeweler,  459  Eleventh  avenue,  is 
a  new  Brunswick  dealer.  Part  of  the  store 
is  being  remodeled  to  accommodate  the  new 
department,  which  will  be  handsomely  equipped. 

Otto  F.  Leidel,  manager  of  the  talking  ma- 
chine department  of  the  Lyric  Music  Co.,  Kim- 
ball and  Pathe  dealer,  presented  an  army  model 
to  the  young  men  who  have  been  drafted  in  the 
Tenth  Milwaukee  district  for  service  in  the  new 
National  Army  and  are  now  quartered  at  Camp 
Custer,  Battle  Creek,  Mich. 

The  Lance  Music  Co.,  Bloomington,  Wis.,  is 
enlarging  its  store  to  accommodate  its  increased 
business  in  the  talking  machine  line. 

Al  Oehlers,  Kilbourn,  Wis.,  is  disposing  of  his 
entire  stock  of  phonographs,  jewelry,  etc.,  as  he 
has  been  drafted  into  the  military  service. 

E.  J.  Youngquist,  Osceola,  Wis.,  has  added  the 
Pathe  line  to  his  jewelry  business. 

L.  C.  Parker,  manager  of  the  Victrola  depart- 
ment of  Gimbel  Bros.,  has  been  doing  an  excel- 
lent business  during  the  first  ten  days  of  Oc- 
tober by  reason  of  the  big  Diamond  Jubilee  an- 
niversary sale  conducted  by  the  store.  On  Oc- 
tober 1  Gimbel  Bros,  celebrated  the  seventy-fifth 
anniversary  of  the  founding  of  the  first  Gimbel 
store,  which  was  located  at  that  time  in  Vin- 
cennes-,  Ind.  The  Milwaukee  store  was  opened 
on  October  1,  1887,  making  a  double  anniversary. 
The  Philadelphia  establishment  dates  back  to 
1894  and  the  New  York  store  to  1910. 

The  S.  W.  Miller  Piano  Co.,  Sheboygan,  Wis., 
is  reported  to  have  engaged  in  the  manufacture 
of  phonographs. 

Edwin  Steussy,  of  the  Levitan-Steussy  Co., 
talking  machines  and  pianos,  New  Glarus,  Wis., 
has  been  certified  for  military  service,  but  was 
granted  a  six  months'  extension  in  order  that 
he  might  arrange  his  business  affairs. 

Dan  J.  Parks  has  opened  a  new  phonograph 
and  piano  store  at  Rice  Lake,  Wis. 


INTERNATIONAL  MICA  COMPANY 

ARE 

importers  MANUFACTURERS  miners 

OF 

MICA 

for  all  purposes,  and  maintain  an  efficient  organization  and  a  separate  department  with 
adequate  facilities  for  the  exclusive  manufacture  and  regular  delivery  of  satisfactory 

DIAPHRAGMS 

Sales  Department 

MINES  BRANCH  1228  FILBERT  STREET  BRANCH  FACTORY 

AMELIA  CO.         MONTREAL  PHILADELPHIA  CHICAGO       WEST  PHILADELPHIA 

VA.  CAN.  PA.  ILL.  PA. 

(Insulation  Dept.  Only) 

Prepare  for  the  inevitable  scarcity  and  forward  yoar  DIAPHRAGM  DIFFICULTIES  to  the  Manufacturer  For  The  Large  Consumers 

SAMPLES  AND  QUOTATIONS  PROMPTLY  FORWARDED  UPON  REQUEST. 
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"  TI\E  PHONOGRAPH  AN  INDIVIDUALITY 


O  you  know  what  "Guaranteed  Without  Time 
Limit"  signifies? 

Can  you  picture  yourself  buying  a  phonograph  and  maybe  not  being 
able  to  decide  which  you  like  best?  One  has  one  thing  that  you  like,  another 
has  something  else,  but  still  you  are  not  just  satisfied — you  don't  seem  to  find 
one  in  which  are  combined  all  the  things  you  have  wanted  in  a  phonograph. 
Finally  you  find  one  that  for  tone  quality,  completeness,  workmanship  and 
beauty  of  design — yes,  and  price  too — surpasses  every  other  one — it's  just 
exactly  what  you  have  been  looking  for — 'and  then,  besides,  you  learn  that 
it  is  guaranteed  against  defective  material  and  workmanship  without  time  limit. 
Would  it  take  you  long  to  decide  ? 

Do  you  know  that  every  customer  coming  into  your  shop  feels  the  same 
way  ?  They  are  "up  in  the  air."  Wouldn't  it  be  easy  if  you  could  offer 
them  this  instrument  that  would  wipe  away  their  doubts  at  the  first  glance  ? 

There  is  just  such  a  phonograph.  You've  heard  of  the  Delpheon  lots  of 
times. 


Si 


Perhaps,  though,  you  can't  just  make  yourself  believe  all 
you  hear  about  this  Delpheon.  Somehow  it  seems  too 
good  to  be  true.  At  that,  you  can't  be  blamed,  if  you  have  never 
heard  it. 

But  now  that  guarantee — it  begins  to  look  as  if  there  were  some' 
thing  to  this  talk  after  all.  It  certainly  doesn't  leave  much  room 
for  argument. 

There  is  no  need  to  argue.  The  Delpheon  can  take  care  of  itself. 
Here  is  what  one  dealer  says : 

"The  test  was  made  against  the  following  machines: 

$100   $200    $225   DELPHEON 

carried  off  the  honors  in  every  instance,  and,  as  the  matter  stands 
today,  it  is  without  a  doubt  'DELPHEON  THE  INCOM- 
PARABLE.'" 

No  question  about  it.    You'll  say  the  same  thing. 

And  by  the  way,  you'll  want  one  of  the  new  Delpheon  art  cat- 
alogs.  You'll  learn  from  it  things  about  phonographs  that  will 
help  you  lots,  no  matter  what  line  you  sell. 

With  it  you  will  of  course  get  full  information  on  the  Delepheon. 
You'll  want  that  anyway. 


Chicago  Display,  Sixih  Floor,  Kepublic  BIdg. 


Delpheon  Sales  Co. 
25  Church  Street 
New  York  City 


Verbeck  Musical  Sales  Co. 
435  William  Street 
Buffalo 
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GOOD  PROSPECTS  FOR  RECORD  HOLIDAY  TRADE  IN  BUFFALO 

Shortage  of  Competent  Help,  as  Well  as  Scarcity  of  Stock,  Troubles  Dealers  in  That  City — Talking 
Machine  Stores  Being  Enlarged — Victrola  Week  Celebrated 

Buffalo,  N.  Y 


October  3. — Plans  for  an  early 
holiday  trade  are  engaging  the  attention  of 
Buffalo  talking  machine  dealers  and  jobbers, 
"Big  business — better  than  usual"  will  be  their 
slogan  for  the  next  three  months.  "Three  jobs 
for  every  two  men"  indicates  the  unprecedented 
activity  in  all  industrial,  commercial  and  other 
lines  in  Buffalo.  Women,  too,  can  find  an 
abundance  of  work  at  wages  they  never  before 
received.  All  this  means  that  money  is  flow- 
ing freely  through  all  merchandising  channels, 
and  the  talking  machine  trade  is  reaping  the 
harvest  of  a  banner  year. 

Business  at  the  Buffalo  branch  of  the  Colum- 
bia Graphophone  Co.  is  reported  to  be  far  ahead 
of  the  trade  of  last  season.  There  have  been 
several  new  dealers  appointed  in  the  territory, 
among  whom  are  Record  Music  Co.,  Inc.,  of 
Rochester;  W.  J.  McFarlane,  Canandaigua;  J.  P. 
&  M.  Sullivan,  Elmira;  and  S.  W.  Atherton,  Bel- 
fast. The  local  branch  was  honored  with  a 
visit  from  N.  F.  Milnor,  Dictaphone  sales  man- 
ager. George  W.  Hopkins,  general  sales  man- 
ager for  the  Dictaphone,  visited  here  recently. 

M.  Turchin,  who  is  handling  Columbia  Grafo- 
nolas  at  his  store,  160  East  Ferry  street,  Buffalo, 
reports  that  business  is  very  much  better  than 
last  year,  and  he  foresees  a  big  fall  and  Christ- 
mas trade. 

The  C.  F.  Adams  Co.,  of  which  John  Wells  is 
manager,  recently  opened  a  new  four-story  store 
at  S46-5SO  Washington  street.  In  giving  the 
reasons  for  moving  to  new  quarters  the  company 
made  this  announcement:  "Lots  of  customers, 
lots  of  friends — more  than  we  could  accommo- 
date. That's  why  we  had  to  move  to  our  new, 
bigger,  better  store." 

The  formal  opening  of  the  Pathephone  depart- 
ment at  Adam,  Meldrum  &  Anderson  Co.'s  store 
was  held  recently,  and  several  columns  of  news- 
paper advertising  announced  the  fact.  This  is 
one  of  Buffalo's  largest  department  stores. 


Unless  charity  works  can  prove  that  their 
cause  has  been  regularly  organized  and  in  opera- 
tion for  a  year,  they  will  not  receive  official  rec- 
ognition from  the  Buffalo  Chamber  of  Com- 
merce. This  new  ruling  is  pleasing  to  members 
of  the  talking  machine  trade,  who  have  been  fre- 
quently pestered  by  collectors  for  various  forms 
of  charity. 

"Victrola  week"  was  recently  celebrated  by 
the  William  Hengerer  Co.  Extensive  window 
displays  and  many  inches  of  valuable  newspaper 
advertising  were  used  to  advantage  by  Manager 
Brennan,  of  this  department,  to  boom  the  suc- 
cessful event. 

At  a  mass  meeting  of  employes  of  the  Will- 
iam Hengerer  Co.,  held  recently,  Edward  L. 
Hengerer,  president  of  that  company,  announced 
that  hereafter  the  store  hours  would  be  9  to 
5.30  o'clock,  daily,  except  during  the  Christmas 
season,  which  hours  will  be  announced  later. 

A  careful  analysis,  made  for  a  number  of 
months,  of  the  shopping  periods  by  hours  re- 
vealed that  a  very  small  percentage  of  cus- 
tomers trade  after  5.30  o'clock  so  that  the 
change  will  not  seriously  inconvenience  Hen- 
gerer customers. 

The  New  Edison  is  being  advertised,  displayed 
and  sold  extensively  by  C.  H.  Utley. 

Lieut.  Moessinger  and  A.  J.  Cordes,  sons  of 
officers  of  the  Kurtzmann  Piano  Co.,  Victrola 
dealers,  are  both  in  the  military  service.  Lieut. 
Moessinger  has  been  transferred  from  Camp  Dix 
to  Fort  Hancock.  He  is  attached  to  the  First 
Pennsylvania  Field  Artillery.  Mr.  Cordes  has 
completed  his  ground  school  training  in  avia- 
tion, and  is  now  awaiting  orders  for  service 
abroad. 

C.  H.  Heinike,  manager  of  Denton,  Cot- 
tier &  Daniels'  Victrola  department,  was  recent- 
ly visited  by  Oscar  Saenger,  the  prominent  vocal 
teacher  of  New  York  City.  The  Victrola  section 
at  this  store  has  been  enlarged. 


John  Schuler  and  the  Hoffman  Piano  Co.  are 
planning  an  important  holiday  campaign  on  the 
Sonora. 

A  new  musical  arrangement  of  "America"  has 
been  written  by  Laurence  H.  Montague,  a  local 
Columbia  dealer. 

A  successful  "Victrola  Week,"  beginning  Oc- 
tober 1,  was  conducted  by  W.  R.  Gardner,  man- 
ager of  the  Victrola  department  of  J.  N.  Adam 
&  Co.  Extensive  advertising  and  window  dis- 
plays were  features. 

Goold  Bros.,  Victrola  dealers,  have  added  an- 
other salesroom. 

A  New  Edison  tone  test  was  successfully  con- 
ducted recently  by  Charles  J.  Hereth.  A  large 
audience  enjoyed  the  program.  Selections 
were  given  by  Florence  Ferrell,  vocalist,  and 
Helen  Jeffrey,  violinist. 


WM.  MILLER  A  BENEDICT 


Wm.  Miller,  a  member  of  the  sales  staff  of  the 
G.  T.  Williams  Co.,  Brooklyn,  NJY.,  Victor  dis- 
tributors, was  married  last  Wednesday  to  Miss 
Alice  Kiel,  formerly  manager  of  the  Victor  de- 
partment of  the  Armstrong  Piano  Co.,  Newark, 
N.  J.  Mr.  Miller,  who  is  well  known  in  the 
local  trade,  met  Miss  Kiel  while  visiting  the 
Victor  dealers  in  Newark.  Mr.  and  Mrs.  Miller 
are  now  away  on  their  honeymoon,  which  they 
are  spending  far  distant  from  the  sounds  of 
any  Victrola  or  Victor  records. 


TO  DISPLAY  EDISON  PERIOD  MODELS 

Boston,  Mass.,  October  4. — The  Boston  ware- 
rooms  of  the  Pardee,  Ellenberger  Co.,  Inc.,  are  to 
place  on  exhibition  beginning  Tuesday,  October 
9,  for  one  week  the  new  models  of  the  Edison 
Period  cabinets,  including  the  famous  $6,000 
French  Gothic  model,  which  created  such  a  tre- 
mendous interest  over  in  New  York.  Vice- 
President  F.  H.  Silliman  is  sending  out  an- 
nouncements of  the  opening  to  the  Pardee,  El- 
lenberger Co.'s  dealers  and  a  large  attendance 
is  looked  fo'r  during  the  week. 


Use  Louisville  Built-up  Stock 

for  Your  Talking  Machine  Cases 


We  furnish  the  veneered  or  built-up  stock  that  is  required  for 
the  Sides,  Backs,  Doors,  Domes,  etc.,  sawed  to  your  dimensions 
and  sanded  smoothly,  ready  for  finish.  Mahogany,  Quartered 
Oak  and  American  Walnut. 

All  materials  carefully  selected  and  tested,  face  veneers  of  good 
figure,  properly  matched;  well  glued  and  workmanship  first 
class  in  all  respects. 

Our  facilities  are  strictly  modern,  and  enable  us  to  give  depend- 
able, prompt  shipments.  We  manufacture  all  of  our  sawed 
and  cut  veneers. 


WILL  GLADLY  QUOTE  PRICE,  PER  SET,  ON  YOUR  SPECIFICATIONS      MINIMUM  ONE  HUNDRED  SETS  IN  ANY  ONE  MODEL 

THE  LOUISVILLE  VENEER  MILLS 

Makers  of  Good  Veneers  and  Panels  for  More  Than  Quarter  of  a  Century  :  LOUISVILLE,  KY. 
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Universal  Lite  on 
AEOLIAN 


Announcing  the 

UNIVERSAL 

A  Light  That  Fits  Every  Phonograph 

Less  than  a  year  ago  the  original 
Record -Lite  made  its  bow  to  the 
phonograph  buying  public.  Victrola 
dealers  throughout  America  know  the 
result.  For  the  Record -Lite  proved 
to  be  the  fastest  selling  music  specialty 
in  America. 

But  the  original  Record-Lite  was  constructed  to 
fit  Victrolas  only.  There  was  an  insistent  demand 
for  a  Record-Lite  that  could  be  used  with  every 
make  of  phonograph. 

So,  we  now  offer  the 

UNIVERSAL  RECORD -LITE— It  Fits  Every 
Phonograph— Makes  Money  for  Every  Dealer 

The  illustrations  on  this  and  the  opposite  page 
show  six  different  makes  of  phonographs  equipped 
with  the  Universal — also  the  simplicity  and 
beauty  of  its  construction.  Great  as  was  the 
success  of  the  Record-Lite,  we  know  that  a  far 
greater  success  is  awaiting  the  UNIVERSAL 
RECORD-LITE — with  resultant  profits  for  the 
dealers  who  are  ready  to  cash  in  quic^. 


UNiveRSAL  Lite  on 
BRUNSWICK 


Universal  Lite  on 
COLUMBIA 

Universal  Lite  on 
EDISON 


Universal  Lite:  on  Pathe     Universal  Lite  on  Sonora 
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The 


Products- 


A  Complete  Line  of  High- Class, 
Fast  Selling  Phonograph  Specialties 


Here  is  pictured  THE  ORIGINAL  RECORD-LITE— 
the  handsome  little  Victrola  flashlight  that  found  a  real 
need  among  Victrola  owners — and  filled  it,  with  satis- 
faction to  these  owners  and  extra  profits  to  the  dealers 
who  sold  them.    The  smaller  cut  shows  the  complete 

RECORD-LITE  outfit— light, 

bulb  and  battery.  Is  sold  in 
either  a  nickel  or  gold  finish. 
These  lights  are  today  moving  rap- 
idly from  the  shelves  of  every  wide- 
awake Victor  Dealer  in  America. 


RECORD-LITE  OUTFIT 


THE  RECORD-LITE 


HERE  IS  THE  UNIVERSAL  RECORD  LIGHT— the  light  that 
bids  fair  to  outsell  even  its  fore-runner,  the  Record-Lite.  The  demand  is 
waiting — you  can't  afford  to  disregard  it. 

Another  Winner-The  Record- 
Lite  NEEDLE  CUTTER 

Built  entirely  on  a  new  principle,  simpler,  more  durable,  absolutely  perfect. 
The  Record-Lite  Needle  Cutter  is  another  new  profit-opportunity  for 
phonograph  dealers. 

The  Record-Lite  Cutter  does  away  with  the  old  force-cut  principle  found 
in  other  cutters.  With  a  slicing,  shearing  cut  that  leaves  a  permanent  edge 
on  the  blade,  it  clips  the  fibre  needle  cleanly  and  sharply.  The  cutting 
blade  lasts  many  times  as  long  as  the  blade  of  any  other  cutter,  but  it  may 
be  changed  as  easily  as  a  safety-razor  blade. 

Another  important  advantage  lies  in  the  fact  that  the  needle  is  placed  in 
the  slot  far  more  easily — a  groove  enables  the  operator  to  slide  it  in  with- 
out trouble. 


THE  UNIVERSAL  RECORD-LITE 


THE  RECORD-LITE  NEEDLE  CUTTER 


No  wide-awake,  aggressive,  profit-seeking  dealer  can  afford  to  be  without  the 
Record-Lite  line.     These  products  sell  themselves. 

Your  jobber  will  supply  you — information  and  prices  will  be  mailed  the  day  you 
write — do  it  right  away — today. 

The  RECORD-LITE  COMPANY 

(  INCORPORATED) 

SOliE  MANUFACTURERS  AND  PATENTEES 
MANHATTAN  BLDG.  ~  ~  MILWAUKEE,  WIS.  U.S.A. 


The  Record-Lite  is  being  added  as  standard  equipment  on  many  instruments.  Manufacturers  and  Jobbers 
should  get  in  touch  with  us  at  once. 

We  will  be  glad  to  correspond  with  high  grade  foreign  representatives. 
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BUFFALO  VICTOR  JOBBERS  ACT  AS  HOSTS  TO  DEALERS 


C.  N.  and  W.  D.  Andrews  and  the  Neal,  Clark 
Association  at  Elaborate  Banquet  at  H 


&  Neal  Co.  Entertain  Talking  Machine  Dealers' 
otel  Statler — Some  Prominent  Speakers 


Buffalo,  N.  Y.,  October  3. — From  the  stand- 
point of  instructive  interest  and  educational 
value  the  meeting  of  the  Talking  Machine 
Dealers'  Association,  which  was  held  at  Hotel 
Statler  on  September  28,  was  considered  one  of 
the  best  yet  held. 

The  large  number  in  attendance,  the  enthusiasm 
manifested  and  the  long  distances  which  many 
of  the  dealers  traveled  in  order  to  be  present 
were  proof  of  the  great  amount  of  good  ex- 
pected and  received.  Members  and  dealers 
came  from  Ohio,  from  Pennsylvania  and  all  over 
New  York  State. 

T.  A.  Davies,  head  of  the  talking  machine  de- 
partment at  the  big  store  of  William  Taylor  Son 
&  Co.,  of  Cleveland,  was  present,  and  W.  D.  An- 
drews, of  Syracuse,  represented  the  interests 
from  that  city. 

The  program  was  preceded  by  a  dinner  at 
which  one  hundred  dealers  and  their  friends  sat 
down.  Selections  were  given  during  the  dinner 
of  classical  and  popular  musical  numbers  by 
Miss  Lillian  Rose  Veatch. 

Introducing  Oscar  Saenger,  the  lecturer  of  the 
evening  was  W.  H.  Daniels,  of  Denton,  Cottier 
&  Daniels,  of  Buffalo.  In  his  introduction  Mr. 
Daniels  emphasized  the  value  of  the  meetings 
of  the  association  and  also  the  privilege  of 
hearing  as  able  a  man  as  Oscar  Saenger  and 
the  practical  advantages  of  the  trade  in  listen- 
ing both  to  the  lecture  and  the  demonstration. 

Oscar  Saenger,  who  is  one  of  the  most  promi- 
nent of  the  music  teachers  of  New  York,  and 
who  is  responsible  for  the  Oscar  Saenger  Course 
in  Vocal  Teaching,  issued  by  the  Victor  Talk- 
ing Machine  Co.,  gave  a  lecture  and  demonstra- 
tion of  the  value  of  the  Saenger  records  in 
vocal  instruction,  placing  of  the  voice  and  its 
general  development  to  perfection  of  tone  and 
phrasing.  The  audience  was  delighted  with  the 
splendid  results  not  only  of  Mr.  Saenger's 
method,  but  the  ease  and  accuracy  with  which 


each  and  every  tone  was  reproduced  on  the 
machine. 

He  was  ably  assisted  by  Miss  Melvona  Pass- 
more  and  F.  A.  Delano,  both  of  whom  are  his 
pupils.  Miss  Passmore's  voice  is  of  remarkable 
clearness  and  resonance,  and  it  was  difficult  in 
listening  to  many  of  the  intricate  vocal  exer- 
cises to  know  when  Miss  Passmore's  voice  had 
ceased  and  the  record  begun.  Thoroughly  reso- 
nant and  quite  as  perfect  in  phrasing  was  Mr. 
Delano's  demonstration. 

Following  the  demonstration  Miss  Passmore 
and  Mr.  Delano  presented  a  special  program  of 
music. 

On  the  following  afternoon  at  the  Hotel  Stat- 
ler Mr.  Saenger  gave  a  public  demonstration, 
repeating  the  lecture  in  substance,  but  more 
briefly  describing  in  detail  his  vocal  method. 

There  were  175  persons  present,  consisting  of 
vocal  teachers,  vocal  students,  members  of 
choirs  and  others  interested  in  music.  The 
audience  greatly  appreciated  the  recital,  from 
which  they  derived  considerable  benefit. 

A  plan  was  worked  out  by  Mr.  Saenger  and 
Mr.  Delano  whereby  a  lecture  and  demonstra- 
tion could  be  given  in  smaller  towns  at  a  very 
nominal  figure.  Anyone  interested  may  corre- 
spond with  the  Buffalo  jobbers. 

W.  H.  Daniels  on  Charging  of  Interest 

During  the  course  of  the  meeting  W.  H.  Dan- 
iels, head  of  Denton,  Cottier  &  Daniels,  made 
the  following  interesting  talk  in  which  he  urged 
the  charging  of  interest  on  all  talking  machine 
contracts  and  gave  his  reasons.  He  said  in 
part:  ■ 

The  charging  of  interest  on  instalment  sales  is  a  sound 
business  proposition.  It  is  equally  fair  to  all.  It  is  fair 
to.  the  cash  purchaser.  It  is  fair  to  the  instalment  pur- 
chaser and  it  is  fair  to  the  dealer. 

The  dealer  who  sells  goods  on  instalments,  without 
charging  interest,  at  the  same  price  that  he  does  for  cash, 
does  a  great  injustice  to  the  cash  buyer — his  best  cus- 
tomer. 

I  believe  the  man  who  invented  interest  was  one  of  the 


greatest  inventors  the  world  has  ever  known.  Large  sums 
of  money  are  continually  being  made  through  interest. 
Banks  and  trust  companies  make  all  their  profits  through 
interest.  Insurance  companies  make  large  sums  through 
interest.  Many  people  do  not  work  at  all,  but  get  their 
living  from  interest  on  their  money. 

Why  should  not  talking  machine  dealers  participate  in 
interest  profits? 

An  interest  account  is  a  wonderful  account.  It  works 
while  you  sleep. 

It  works  365  days  in  the  year.  It  works  365  nights  in 
the  year. 

It  never  takes  a  vacation.  It  continually  keeps  on  pro- 
ducing profits,  like  a  good  gas  or  oil  well,  practically  with- 
out expense. 

I  cannot  understand  why  some  dealers  should  spend 
their  time  selling  needles  at  10  cents  a  package  and  not 
charge  interest  on  instalment  sales. 

Interest  is  a  product  of  the  brain  and  not  manual  labor. 
No  man  ever  became  wealthy  through  manual  labor  alone. 
Most  of  us  should  use  our  heads  more  than  we  do  in 
business. 

Do  not  say  your  business  is  too  small  and  the  interest 
doesn't  amount  to  anything.  Your  business  will  grow  if 
you  attend  to  it  properly,  and  an  interest  account  will 
help  it  grow.  If  you  have  no  use  for  the  money  you  might 
give  it  to  your  employes  by  raising  their  salaries.  They 
will  be  perfectly  willing  to  take  it.  Start  an  interest  ac- 
count a-going  and  in  a  short  time  you  will  be  surprised 
what  it  will  amount  to. 

If  you  have  $10,000  out  on  instalment  paper  at  6  per 
cent,  you  will  receive  $600  per  year,   or  $50  per  month. 

If  you  have  $20,000  out  on  instalment  paper  you  will 
receive  $1,200  a  year,  or  $100  per  month. 

If  you  have  $100,000  out  you  will  receive  $6,000  per 
year,  or  $500  a  month. 

If  you  have  $300,000  out  you  will  receive  $18,000  a 
year,  or  $1,500  a  month. 

There  are  many  sound  reasons  why  you  should  charge 
interest  on  your  instalment  sales.  If  you  should  die,  or 
wish  to  retire  from  business,  you  will  receive  more  for 
your  assets  if  your  paper  draws  interest.  If  you  should 
go  to  a  bank  and  want  a  loan,  you  will  find  the  first 
question  the  banker  will  ask  you  is  "Does  your  paper  draw 
interest?"  If  it  does,  you  will  get  a  larger  loan  on  it. 
There  are  a  great  many  reasons  why  your  paper  should 
draw  interest  and  there  is  not  one  sound  reason  why  it 
should  not. 

My  house  is  a  fairly  large  establishment  and  the  rent 
account  is  quite  an  expense.  We  pay  every  cent  of  rent 
out  of  money  which  we  receive  on  piano  and  Victrola  in- 
stalment paper — every  cent  of  it.  I  do  not  mean  the  rent 
of  the  talking  machine  department  only,  but  on  our  entire 
establishment. 

If  you  wish  to  eliminate  your  rent  account,  or  reduce  it, 
charge  interest  on  your  instalment  paper.  For  many  years 
we  have  paid  spot  cash  for  our  goods. 

We  have  not  borrowed  a  dollar  from  any  bank,  or  from 


The  Globe -Wernicke  Co. 


Offers  an  entirely  different 
disc  record  cabinet 


Bosition  of  drawer  when  pulled  out 


Position  of  drawer  with  spring  pressure  re. 
leased  and  every  record  instantly  accessible. 


Brown  Disc  Record  Cabinets  Solve  All  Difficulties  of  Finding  andjReplacing  Records 

When  not  being  played  records  lie  flat,  absolutely  preventing  any  possibility  of  warping  and  to  be  easily  accessible  they 

are  in  vertical  position. 

So  many  advantages  does  this  cabinet  offer  over  others  that  it  has  proven  to  be  a  quick  seller. 

The  new  Globe-Wernicke  Disc  Record  Cabinet  Catalogue  illustrates  and  describes  four  styles — a  two-drawer,  four- 
drawer,  six-drawer  and  twelve-drawer.    Ask  for  Catalogue  No.  317  T. 

She  9toW^Wcrt>ictce  Go.  Cincinnati 
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anyone  else  to  carry  on  our  business.  I  attribute  this 
financial  condition  solely  to  the  fact  that  our  accounts  draw, 
interest  and  are,  consequently,  paid  more  promptly.  There 
is  an  incentive  for  the  people  to  pay  promptly. 

During  the  past  fifteen  or  twenty  years  our  house  has 
bought  out  rlo  less  than  eight  or  ten  piano  dealers — dealers 
selling  pianos  on  instalments.  The  aggregate  amount  of 
these  assets  was  over  a  quarter  of  a  million  dollars.  We 
purchased  these  assets  at  a  discount  of  anywhere  from 
1 7 per  cent,  to  35  per  cent. 

The  assets  of  those  dealers  whose  paper  did  not  draw 
interest  we  got  at  the  largest  discount.  The  assets  of  those 
dealers  whose  accounts  did  not  draw  interest  were  in  the 
worst  condition.  The  reason  for  their  being  in  bad  con- 
dition was  the  fact  that  their  paper  did  not  draw  interest. 
There  was  no  incentive  for   the  people  to  pay  promptly. 

I  have  had  a  great  deal  of  experience  in  the  instalment 
business. 

I  have  been  in  it  all  my  life  and  I  am  giving  you  facts 


Those  present  at  the  banquet  included:  C.  C. 
Andrus  and  Miss  Marcellene  Austin,  Tona- 
wanda,  N.  Y.;  W.  D.  Andrews  Co.,  Syracuse, 
N.  Y.,  W.  D.  Andrews;  W..D.  &  C.  N.  Andrews, 
Buffalo,  Mr.  and  Mrs.  C.  N.  Andrews,  C.  M. 
Logan,  A.  W.  Fiscus,  F.  C.  Kraft,  F.  W.  Arm- 
strong, Wm.  B.  Herbert,  Miss  Rose  Heyler; 
Alger  &  Hart,  Alden,  N.  Y.,  A.  G.  Hart,  N.  A. 
Alger;  J.  N.  Adam  &  Co.,  Buffalo,  S.  V.  Simon. 
W.  R.  Gardner,  E.  A.  Stenner,  Robert  Rodenberg; 
.C.  G.  Bushnell,  Gowanda,  N.  Y.,  F.  G.  Berger; 
A.  Bellanca  Co.,  Buffalo,  Chas.  Bellanca;  Bar- 
low Hardware  Co.,  Corry,  Pa.,  Mr.  and  Mrs.  R. 
Barlow;  Burley  &  Biesinger,  Buffalo,  A.  V. 
Biesinger;  Bieda  Bros.,  Buffalo,  G.  M.  S.  Guy; 


Ostheim;  H.  B.  Kurtz,  Conneaut,  O.,  Mrs.  R.  E. 
Lane;  Kaeppel  Piano  Co.,  Buffalo,  Carl  Kaeppel, 
Martin  Kaeppel;  Mrs.  A.  E.  Lawless,  Seneca 
Falls,  N.  Y.,  Mrs.  A.  E.  Lawless;  Leopold  Fur- 
niture Co.,  Cleveland,  O.,  Arthur  Leopold; 
Landauer  Bros.,  Medina,  N.  Y.,  Jesse  Landauer; 
R.  L.  Loud,  Buffalo,  R.  L.  Loud,  R.  C.  Schermer- 
horn,  H.  G.  Towne;  I.  Melzer  Co.,  Inc.,  Buffalo, 
I.  Melzer,  Louis  Melzer;  M.  Doyle  Marks  Co., 
Elmira,  N.  Y.,  J.  C.  Langeland;  Music  Lovers' 
Shop,  Rochester,  N.  Y„  G.  M.  Richter,  H.  A. 
White;  Moore  &  Kimball,  Brockport,  N.  Y.,  A. 
L.  Kimball;  Neal,  Clark  &  Neal  Co.,  Buffalo,  O. 
L.  Neal,  B.  E.  Neal,  H.  B.  Clark,  W.  J.  Bruehl, 
O.  H.  Williams,  Miss  M.  E.   Forrestel,  Miss 
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based  on  experience,  not  theories.  Some  men  have  a 
theory  that  they  can  make  just  as  much  money  in  selling 
goods  on  instalments  without  interest  as  they  can  by 
charging  interest.  But  from  my  experience  I  find  that  is 
only  a  theory  and  not  a  fact,  and  when  a  fact  disputes  a 
theory  it  is  time  to  do  away  with  the  theory. 

At  the  conclusion  of  Mr.  Daniels'  talk  Mr. 
Andrews  stated  that  all  the  Buffalo  dealers 
charge  interest  at  the  present  time,  and  that 
since  the  preceding  meeting  thirteen  dealers  out- 
side of  Buffalo  had  been  induced  to  add  interest 
charges  to  their  instalment  contracts. 

The  dealers  present  at  the  meeting  and  ban- 
quet were  the  guests  of  the  Buffalo  jobbers,  W. 
D.  and  C.  N.  Andrews  and  the  Neal,  Clark  & 
Neal  Co.,  and  the  entire  expense  of  the  singers 
and  demonstration  was  borne  by  these  firms. 


Clark  Music  Co.,  Buffalo.  H.  R.  Green;  Denton, 
Cottier  &  Daniels,  Buffalo,  W.  H.  Daniels,  J. 
H.  Huber,  C.  H.  Heinike,  Frank  N.  Farrar,  Pat- 
rick Feeley;  Geo.  H.  Graf  &  Co.,  Dunkirk,  N.  Y., 
H.  B.  Graf,  Mr.  and  Mrs.  G.  H.  Graf,  Miss 
Esther  Ginther,  Miss  Mary  A.  Crowe;  W.  F. 
Gould,  Buffalo,  W.  F.  Gould,  L.  G.  Brown; 
Hall's  Music  House,  Warren,  O.,  G.  B.  Hall; 
M.  H.  Hansel  &  Co.,  Williamsport,  Pa.,  M.  H. 
Hansel;  Houck  &  Emens,  Buffalo,  A.  D.  Houck, 
E.  C.  Emens;  Wm.  Hengerer  Co.,  Buffalo,  H. 
Childs;  A.  C.  Hollenbeck,  Akron,  N.  Y.,  A.  C. 
Hollenbeck,  George  Tyler;  A.  H.  Jenks  &  Son, 
Mt.  Morris,  N.  Y.,  Alonzo  Jenks,  J.  M.  Stull; 
Paul  Kuehn,  Buffalo,  Paul  Kuehn;  Kurtzmann 
Piano  Co.,  Buffalo,  S.  A.  Owenhouse,  Wm.  T. 


Dorothy  Rockford,  Henry  Stein,  Miss  Thelma 
Weber,  Miss  Frann  Cobb;  C.  W.  Parker,  Dans- 
ville,  N.  Y.,  C.  W.  Parker,  Mrs.  C.  W.  Parker; 
Schwegler  Bros.,  Buffalo,  A.  F.  Schwegler,  S.  J. 
Schwegler;  H.  Steuber  &  Son,  LeRoy,  N.  Y., 
L.  W.  Steuber;  Schmidt  Co.,  Buffalo,  Mr.  and 
Mrs.  A.  G.  Clark;  Richardson  &  Hammond, 
Middleport,  N.  Y.,  C.  H.  Hammond,  C.  R.  Rich- 
ardson; Wm.  Taylor  Son  &  Co.,  Cleveland,  O., 
T.  A.  Davies;  H.  C.  Webster,  Silver  Creek,  N. 
Y.,  Mr.  and  Mrs.  H.  C.  Webster;  Chas.  Willard, 
Olean,  N.  Y.,  Chas.  Willard;  Watrous  &  Rum- 
sey,  Perry,  N.  Y.,  C.  M.  Rumsey;  Winter  Piano 
Co.,  Erie,  Pa.,  Miss  Mae  A.  Kelly;  T.  Floyd 
Young,  Lackawanna,  N.  Y.,  T.  Floyd  Young,  C. 
A.  Hausman. 


ALSO  JOINED  IRRESOLUTION 

Reynolds  Music  House  Among  Jobbers  Who 
Paid  Tribute  to  Walter  Fulghum 


Metropolitan  district.  As  Mr.  Manton  has  been 
associated  with  the  talking  machine  industry 
for  a  number  of  years,  he  fully  understands  the 


problems  which  the  dealer  must  face,  and  he  is 
making  every  effort  to  co-operate  with  the  deal- 
ers in  the  solution  of  these  problems. 


On  another  page  of  The  World  this  month  is 
reproduced  an  engrossed  resolution  presented  to 
Walter  Fulghum,  long  head  of  the  order  de- 
partment of  the  Victor  Talking  Machine  Co., 
upon  the  occasion  of  his  resignation  recently. 
Through  error  the  name  of  the  Reynolds  Music 
House,  of  Mobile,  Ala.,  did  not  appear  on  the 
resolution  at  the  time  it  was  photographed,  but 
was  duly  engrossed  upon  later. 


ENTHUSES  OVER  DELPHEON  PLANT 

J.  D.  Manton,  Delpheon  Distributor  in  New 
York,  Returns  From  Visit  to  Bay  City 


J.  D.  Manton,  head  of  the  Delpheon  Sales 
Co.,  25  Church  street,  New  York,  distributors 
for  the  products  of  the  Delpheon  Co.  in  this 
territory,  visited  last  week  the  Delpheon  factory 
at  Bay  City,  Mich.  Mr.  Manton  spent  several 
days  at  the  plant  in  order  to  gain  a  first-hand 
knowledge  of  the  manufacturing  methods. 

When  he  returned  to  New  York  he  expressed 
his  enthusiasm  regarding  the  Delpheon  plant, 
stating  that  he  was  greatly  impressed  with  the 
splended  facilities  it  has  in  every  department, 
and  that  he  was  particularly  impressed  with  the 
veneer  plant.  It  is  stated  that  the  company  has 
one  of  the  finest  lines  of  selected  mahogany  ve- 
neer in  the  country,  which  is  indicated  in  the 
beauty  of  Delpheon  cabinets. 

Mr.  Manton  is  planning  to  take  care  of  an 
active  fall  trade  in  this  territory,  and  quite  a 
number  of  responsible  dealers  have  evidenced 
their  desire  to  handle  the  Delpheon  line  in  the 


Sr 


RADIVARA 

'KNOWN  FOR  TONE' 


THE  MASTER 

Instrument  of  the  20th  Century 

Compare  all  other  makes  of  present-day 
phonographs  with  the  Stradivara  and  you 
will  easily  learn  why  it  is  marvelously 
superior. 

Stradivara  is  made  complete  in  ONE  FACTORY. 
Not  assembled  in  furniture  factories 

It  is  the  only  phonograph  in  the  world  that  contains  a 
spruce  sound  board,  being  built  on  the  principle  of  the 
piano  and  violin.  This  high-grade  phonograph  truly 
reflects  the  genius  of  the  world's  greatest  violin  maker. 

7  MODELS  FROM  $45  TO  $225 


Special  Notice 


TO  WIDE  AWAKE  DEALERS 

STRADIVARA  is  absolutely  the  last  word  in  phonograph  tone  perfection. 
Our  competitors  actually  admit  its  superior  tone. 

Selling  is  exceptionally  strong  in  the  trade — our  dealers  report  good  busi- 
ness. Are  you  a  STRADIVARA  dealer?  If  not,  write  for  the  most  liberal 
discount  proposition  ever  offered.  SEND  FOR  IT  TODAY 


BIG        SCHILLING  PIANO  CO.,  Inc. 

PROFITS  Wholesale  Distributors 

112  WEST  23d  STREET,  NEW  YORK 


REPEAT 
ORDERS 
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THE   TALKING   MACHINE  WORLD 


Another  Markels  Achievement! 


Accomplishing  for  the  Moderate-Priced  Motor 
Field  What  "The  BUTTERFLY'9  Has  Done 
for  the  Highest  Grade  Machines. 


Markels 
Motor  No.  M-3 


^iiiiiitjiitjiiiijtiiiiiiiiiiiiiiiiitititiiiiiititiijiiiiitif  itiiiijijiiitiirtiiitiiji  iiii  iiiiiiiiiitif  jtjiitiiijiiiitiijiiiifiiiiiiiiiiirifiiiiiiijiiiiiiiiiii  it  iiii  tiiiittiiii  SPECIFIC  AT  IONS 

1  Double  spring,  cast-iron  frame,  brass  bearings,  smooth  winding  and  quiet  running,  playing  three  10-inch  records  without  I 

I  rewinding.    Furnished  complete  with  12-inch  turntable,  special  broad- flanged  hub,  fibre-back  escutcheon,  one-piece  tapering  I 

i  crank,  speed  tabulator  and  all  accessories.    The  speed  tabulator  has  a  pilot  screw  attachment  which  fits  into  slotted  arm  on  j 

I  regulator  bar,  and  prevents  arm  from  jumping  off  regulator  in  shipping  (patent  applied  for).  1 

llllllllllllllNIIIIII|IIIIIIIIIHIIII!llllllllllll|lllll!llllllllllllllllllllllllMllllli:i|IIIIIIIIIIIIIIIH 

The  Highest-Quality  Motor  on  the  Market  Today  at  a  Moderate  Price 

Priced  low  enough  to  use  on  $50  machines 
Made  good  enough  to  use  on  $100  machines 

The  spirit  of  craftsmanship  which  makes  every  Markels  Motor  a  supremely  dependable  piece  of 
machinery  is  carried  through  to  the  minutest  detail  of  the  manufacture  and  assem- 
blage of  the  component  parts. 

The  Sensation  of  the  Year 
in  the  Motor  World  !— 

The  new  Jewel-Bearing  BUTTERFLY 

MOTOR — on  the  market  now  but  a  few 
months — has  easily  established  its  leader- 
ship as  the  only  Silent  Motor  in  existence. 
Your  competitors  are  testing  and  using 
The  BUTTERFLY  with  epoch-making 
results  on  their  highest-grade  machines. 
If  you  have  not  yet  tried  it,  wire  your 
order  today  for  a  sample  "BUTTERFLY". 


THE  JEWEL-BEARING  "BUTTERFLY" 

Send  for  "The  BUTTERFLY  Bulletin,"  which  gives  full  description, 
large  photographic  cuts,  etc. 


A  Warning  to  the  Wise — Don't  Delay  Until  It  Is  Too  Late  to  Provide  for  Your  Motor  Requirements ! 

LEONARD  MARKELS,  165  William  St.,  New  York 
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Using  Ideas  from  Manufacturers'  National 
Magazine  Advertisements  :  By E||is  Hansen 


This  is  the  eighth  of  a  series  of  articles  on  window  dis- 
play written  by  Ellis  Hansen,  who  is  recognized  as  one  of 
the  most  practical  designers  of  talking  machine  window  dis- 
plays in  the  United  States,  having  during  his  career  been 
connected  with  Sherman,  Clay  &  Co.,  San  Francisco;  the 
Victor  Talking  Machine  Co.,  Camden,  N.  J.;  Lyon  &  Healy, 
Chicago,  and  the  R.  Wurlitzer  Co.,  Chicago.  There  is  no 
man  in  the  trade  so  well  equipped  to  tell  dealers  how  they 
may  utilize  their  windows  to  the  best  possible  advantage  as 
a  business  producer.  We  consider  ourselves  fortunate  to 
have  secured  the  services  of  so  valuable  a  man  and  we 
feel  sure  that  his  suggestions  will  prove  a  distinct  aid  to 
dealers  in  utilizing  window  space  to  advantage. — Editor. 

I  have  received  several  letters  from  dealers 
complaining  that  most  of  the  displays  illus- 
trated and  described  in  my  monthly  articles  are 
too  elaborate  and  costly  and  too  large  to  be 
practical  for  the  average  store.  Other  dealers 
ask  me  to  explain  in  my  articles  how  to  utilize 
old  material  from  Victor  and  Edison  ready-made 
window  displays,  as  they  have  had  it  stored 
away  for  years  and  would  like  to  use  it  again. 

It  is,  of  course,  entirely  out  of  the  question  for 
me  to  formulate  a  set  of  rules  that  would  suit 
all  stores  and  all  conditions.  All  that  I  can 
hope  to  accomplish  is  that  my  articles  may  con- 
tain certain  information  that  will  prove  helpful 
to  the  greatest  number  of  stores,  together  with 
suggestions  which  might  be  adapted  or  supple- 
mented with  some  other  ideas  of  dealers  suiting 
their  own  local  conditions. 

Very  few  dealers  doubt  the  wisdom  of  at- 
tractive displays.  When  a  dealer  rents  a  promi- 
nent corner  store  and  pays  twice  as  much  rent 
as  he  would  have  to  pay  for  the  next  one  to  it, 
he  does  it  because  he  knows  that  great  crowds 
will  pass  there  and  that  his  attractive  window 
will  bring  some  of  them  in.  Dealers  are  more 
willing  to  spend  money  and  time  on  their  show 
windows  than  ever  before.  The  fact  that  good 
displays  pay  is  now  pretty  thoroughly  under- 
stood. 'The  dealer's  greatest  difficulty  is  lack 
of  ideas  and  how  to  go  about  the  work.  The 
high-class  newspaper  and  magazine  advertis- 
ing of  the  leading  talking  machine  manufactur- 
ers has  no  doubt  made  the  industry  what  it  is 
to-day.  Nearly  all  of  these  advertisements  are 
alive  with  human  interest.  Just  look  at  the 
Victor  magazine  announcement  for  this  month. 
"John  McCormack's  first  audience,"  "The  Irish 
lad  who  ran  away  to  be  a  minstrel."  The  high- 
class  illustration  shows  a  typical  Irish  fair  day 
scene,  with  the  boy  singing  to  the  accompani- 
ment of  an  old  fiddler.    Human  interest! 

Or  take  a  recent  full-page  Edison  magazine 
advertisement  with  a  scene  from  "Lohengrin"  as 
given  at  the  Metropolitan  Opera  House  showing 
Lohengrin  and  Elsa  and  a. photograph  of  the 
very  artists  appearing  in  these  roles  singing  in 
direct  comparison  with  the  Edison  disc — the  Re- 
Creation  of  Music. 

Look  at  this  month's  splendid  magazine  ad- 
vertisement of  the  Columbia— "Tone" — with  the 
picture  of  the  organ  of  the  Cathedral  of  Rheims, 
that  pearl  of  architecture  destroyed  by  the  Ger- 
mans together  with  the  equally  interesting  text. 
Human  interest  again  of  the  most  intense  type. 

Advertisements  of  this  kind  appeal  to  the 
imagination  and  make  people  read  and  remem- 
ber every  word.  Most  of  these  magazine  ad- 
vertisements are  printed  in  the  25  and  35-cent 
magazines  in  attractive  color  reproductions. 
These  should  be  collected  by  all  talking  machine 
dealers  not  only  for  their  value  in  stimulating 
ideas,  but  especially  for  actual  use  in  display 
work.  For  instance,  mount  ten  of  these  on  as 
many  cards,  using  attractive  mat  board  and  leave 
a  one-inch  margin  all  around.  The  size  of  the 
ads  is  about  nine  inches  by  three  inches  so  the 
mat  board  should  be  eleven  inches  by  five  inches. 
Arrange  ten  appropriate  records  in  front  of  the 
cards  and  have  a  center  card  somewhat  bigger, 
with  the  trade-mark  of  the  product  advertised 
and  this  legend. 

Ten   reasons   why    there   should  be   a    (name  of 
make)  in  every  home. 


This  would  make  an  attractive  display  at  a 
trifling  expense,  and  it  would  be  appropriate  at 
almost  any  time. 

Displays  could  also  be  arranged  with  only  one 
of  these  advertisements.  The  Victor  advertise- 
ment with  a  picture  of  Jenny  Lind  singing  at 
Castle  Garden,  New  York,  in  1851,  which  ap- 
peared some  months  ago,  strikes  me  as  particu- 
larly good  for  this  purpose.  To  my  way  of 
thinking  the  conception  and  fine  poetic  feeling 
contained  in  this  remarkable  piece  of  publicity 
marks  it  a  masterpiece  in  modern  advertising. 
Procure  the  advertisement  in  full  colors  and 
cut  off  the  printed  matter  which  will  leave  a 
picture  nine  inches  by  ten  inches;  mount  this 


In  almost  any  city  dealers  can  get  back  num- 
bers of  high-grade  magazines  from  second-hand 
stores  at  a  fraction  of  the  regular  price.  Tell 
the  bookman  what  you  want  and  you  will  be 
surprised  at  the  amount  of  material  you  can  ob- 
tain in  this  way. 

A  scrapbook  of  musical  advertisements  and 
pictures  of  celebrities  has  proved  itself  of 
great  value  to  the  writer  and  is  well  worth  col- 
lecting for  anyone  seriously  interested  in  dis- 
play work.  Leading  retail  store  advertisements 
such  as  those  of  Lyon  &  Healy  and  other  music 
houses  of  national  reputation  should  be  included, 
as  some  of  them  contain  a  world  of  sugges- 
tions. 


This  Picture  Illustrates  How  Ellis  Hansen  Uses  Ideas  From  Manufacturers'  National  Magazine 

Advertisements. 

".  .  .  The  stage  setting  at  the  back  is  an  enlarged  duplicate  of  an  illustration  in  colors  which  appeared  in  a 
double  spread  in  the  Saturday  Evening  Post  the  same  week.    That  is  pretty  close  connection  between  the  national 


advertising  and  the  store  where  the  goods  are  to  be  sold, 
liness  in  Window  Display"  in  Printers'  Ink. 

on  top  of  a  panel  shaped  show  card  thirty  inches 
by  forty  inches  and  have  the  copy  written  by  a 
good  show'  card  writer  as  follows: 


All  that  remains  of  Jenny  Lind  is  her  picture,  her 
autograph,  and  memories  dear  to  all  who  ever  heard 
her  sing. 

Her  greatest  ch3rm — her  wonderously  sweet  and 
melodious  voice — is  gone  forever. 

How  different  had  she  lived  in  the  present  day! 

The  Victrola  would  have  preserved  her  beautiful 
voice  to  posterity,  just  as  it  has  Tamagno's, 
Plancon's,  Gerville-Reache's,  Gilibert's;  just  as  it 
does  the  other  great  singers  of  the  world. 

You  can  hear  them  to-day  on  the  Victrola  when- 
ever you  wish;  and  generation  after  generation  will 
keep  on  hearing  them  though  the  artists  themselves 
will  be  forever  silent. 


To  add  additional  interest  to  trie  card  pro- 
cure the  back  number  of  "The  Etude"  issue  of 
December,  1913.  The  title  page  has  a  splendid 
colored  picture  of  the  singer.  Mount  this  on 
the  bottom  of  the  card  with  her  name  to  the  left 
and  date  of  birth,  October  6,  1821,  and  date  of 
death,  November  2,  1887,  to  the  right.  Have 
records  of  Tamagno,  Plancon,  Gerville-Reache 
and  Gilibert  grouped  around  the  show  card. 

This  idea  could  also  be  used  in  connection 
with  a  display  of  violin  records  with  a  center 
picture  of  Ole  Bull  (born  1810,  died  1840).  A 
very  dramatic  color  title  page  of  Paganini — con- 
sidered the  world's  greatest  violinist — may  be  ob- 
tained from  "The  Etude"  issue  of  May,  1914. 


From  Roy  W.  Johnson's  Editorial  on  "Time- 
Show  window  material  that  dealers  have  pre- 
served can  very  well  be  used  over  again  if  in 
good  condition,  especially  on  proper  occasions, 
and  with  a  few  changes.  One  of  the  displays 
mentioned  in  the  letters  I  have  received  from 
dealers  is  the  Victor  grand  opera  display  No. 
25,  of  which  a  good  many  hundreds  were  sold 
by  the  Victor  Co.,  and  is  just  as  timely  to-day 
as  it  was  when  I  first  designed  it  several  years 
ago.  The  other  display  mentioned — the  Sousa 
band  window — was  used  by  me  the  early  part 
of  this  year  for  the  Wurlitzer  Co.  and  created 
as  much  attention  here  in  Chicago  as  any  I 
have  ever  made.  For  the  benefit  of  those  Vic- 
tor dealers  who  had  forethought  enough  to  pre- 
serve the  Sousa  display,  I  shall  describe  it  in 
full,  as  I  consider  this  more  timely  to-day  (on 
account  of  the  war)  than  at  the  time  I  designed 
it  for  the  Victor  Co.,  over  four  years  ago.  It 
was  installed  during  the  New  York  Hippodrome 
Co.'s  appearance  in  Chicago,  which  played  to 
crowded  houses,  featuring  Sousa  and  his  band. 
It  comprised  twenty-four  records  containing 
Sousa  compositions  played  by  the  Sousa  organ- 
ization, two  Victrolas  and  twelve  silver-plated 
band  instruments.  The  shell-shaped  band  stand 
with  the  fifty-inch  "cut  outs"  of  Sousa's  bands- 
(Conlinued  on  page  69) 
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Three  Sound  Reasons 
for  Selling  Pathe 

Product : 

ONE  is  the  biggest  exclusive  selling 
point  that  any  phonograph  on  the 
market  can  claim — The  Pathe  Sap- 
phire Ball;  a  visible,  demonstrable  point 
of  difference  that  can  be  sold  on  either  its 
convenience  or  theTONE  that  it  produces. 

ANOTHER  is  the  Pathe  Loiarantee 
L  which  the  sapphire  ball  makes  pos- 
sible (because  it  CANNOT  mar, 
scratch  or   wear   out  the  record)— the 
broadest,  most  salable  guarantee  on  any 
standard  record  today. 

THE  third  is  the  Pathe  red  rooster 
trade-mark — a  symbol  of  superiority 
in  the  mind  of  every  rnan,  woman — 
yes,  and  child— who  has  ever  seen  it 
flashed  on  a  motion-picture  screen ;  and 
which  also  stands  for  the  greatest  world- 
wide repertoire  of  records  existing.  Tie 
up  with  Pathe  product  —  and  you've 
hitched  your  wagon  to  a  star  ! 

Write  us  about  Pathe  and  our  service  today 

Williams,  Davis,  Brooks  &  Hinchman  Sons 

Distributors  for 

Pathephones  and  Pathe  European  and  American  Double  Disc  Records 
Detroit,  Michigan 


Sapphire 
Ball 

and  Path. 
Record  Grooved 


The  Pathe  Guarantee 

WE  guarantee  every  Pathe  Record 
to  play  at  least  one  thousand  times 
with  the  Pathe  Sapphire  Ball,  without 
impairment  to  its  unexcelled  beauty  of 

tone.  - 

PATHE  FRERES  PHONOGRAPH  COMPANY 
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USING  IDEAS  FROM  MANUFACTURER'S  MAGAZINE  ADV'TS.    ESTABLISH  STRADIVARA  AGENCIES 


(Continued  from  page  67) 


men  and  the  very  characteristic  and  life-like 
figure  of  Sousa  in  front  of  his  musicians  was 
the  central  decoration.  Two  concealed  electric 
lights  made  Sousa  and  his  musicians  stand  out 
in  strong  relief.  Flanking  the  band  stand  were 
two  signs  which  were  embellished  with  flaming 
torches,  the  upper  part  of  which  were  encircled 


others.  What  could  be  more  logical  to  show 
in  connection  with  his  records  than  the  very  in- 
struments used  to  produce  these  records?  The 
band  stand  and  the  musicians  convey  the  effect 
that  can  be  produced  in.  the  million  of  homes 
which  contain  talking  machines  and  one  or  more 
of  the  many  Sousa  selections  recorded.     A  few 


Schilling  Piano  Co.  Making  Progress  as  Dis- 
tributors of  This  Machine — Freeman  &  Co., 
Newark,  Get  State  Agency  in  New  Jersey 


A  Sousa  Window  at  Wurlitzer's,  Chicago,  Which  Called  Forth  the  Approval  of  the  Famous  Bandmaster 


in  wreaths  with  the  American  eagle  on  top. 
These,  together  with  the  four  American  flags 
shown  in  the  illustration,  added  a  decidedly 
patriotic  touch  to  the  display.  Each  record  had 
a  label  with  the  name  of  the  composition  and  a 
photo  of  Sousa.  Four  cards  in  the  extreme 
front  contained  interesting  data  about  Sousa  and 
his  band  as  follows: 


days  after  the  display  was  put  in  Mr.  Sousa 
called  at  the  store  and  complimented  the  Wur- 
litzer  Co.  This  visit  was  taken  advantage  of 
by  having  him  pose  for  a  photograph  listening 
to  one  of  his  own  records.  It  goes  without 
saying  that  the  photo  appeared  in  the  Wurlitzer 
ads,  advertising  Sousa  band  records. 


Several  new  agencies  have  been  established  by 
the  Schilling  Piano  Co.,  112  West  Twenty-third 
street,  New  York,  for  the  Stradivara  talking 
machine.  One  of  the  most  recent  acquisitions 
has  been  Freeman  &  Co., 
of  18  5  Market  street, 
Newark,  N.  J.,  who  have 
taken  over  the  Stradi- 
vara agency  for  the 
State  of  New  Jersey. 
That  this  company  is 
having  success  with  the 
machine  has  been  mani- 
fested by  the  many  or- 
ders which  have  been 
sent  by  them  to  the 
Schilling  Piano  Co.  In 
Newark  alone  several 
dealers  have  been  ap- 
pointed, and  throughout 
t  h  e  entire  State  there 
has  been  a  marked  de- 
mand for  this  machine. 

Frederick  P.  Altschul, 
of  the  Schilling  Piano 
Co.,  stated  to  a  repre- 
sentative of  The  World 
this  week  that  they  were 
very  well  pleased  with 
the  success  they  were 
having  with  the  Stradi- 
vara. "We  are  con- 
tinually opening  new 
agencies  and  I  cannot 
speak  too  highly  of  the 
pulling  power  of  The 
Talking  Machine  World.  Nearly  every  mail 
brings  new  inquiries  and  many  of  them  develop 
into  live  dealers.  We  have  even  had  inquiries 
from  California  and  Florida  and  have  opened 
negotiations  with  some  very  representative  peo- 
ple through  advertising  in  The  World." 


Sousa  has  made  American  music  respected  from 
San  Francisco  to  Moscow — from  Quebec  to  Cape 
Town;  from  Copenhagen  to  Melbourne;  from  Covent 
Garden  in  London  to  the  New  York  Hippodrome. 
The  Victor  records  are  true  reproductions  of  his 
fine  organization,  with  its  extremely  well-balanced 
Brass,  Keed,  Wood,  Wind  and  Percussion  Sections. 


Lester  L,.  Leverich,  of  the  advertising  depart- 
ment of  the  Columbia  Co.,  New  York,  returned 
recently  from  a  belated  vacation  which  included 
a  trip  to  the  White  Mountains.  He  is  in  the  best 
of  health  and  spirits  and  well  equipped  for  the 
exigencies  of  the  fall  season. 


George  W.  Hopkins,  general  sales  manager  of 
the  Columbia  Graphophone  Co.,  New  York,  re- 
turned recently  from  a  visit  to  the  company's 
branches  as  far  west  as  Kansas  City,  Mo.  He 
found  conditions  very  satisfactory  and  judging 
from  the  reports  of  the  branch  managers  Colum- 
bia dealers  are  preparing  for  a  banner  fall  trade. 


Sousa  spent  fifteen  years  in  the  military  service 
of  the  United  States  Marine  Corps,  three  years  as 
a  musician  apprentice,  then  as  conductor  of  the 
famous  Marine  Band  for  twelve  years.  It  was  dur- 
ing this  period  that  Sousa  received  the  title  of  March 
King,  an  honor  well  earned,  founded  on  his  military 
and  dance  music,  whose  vogue  has  outlasted  that 
of  any  composer  since  Strauss. 


As  conductor  of  the  foremost  Military  Concert 
Band  of  the  World — Sousa  has  given  some  17,000 
performances  in  every  part  of  the  universe,  travel- 
ing at  least  700,000  miles.  Through  the  Victor  his 
music  has  reached  millions  of  homes,  not  only  in 
large  cities,  but  in  the  smallest  hamlets  East,  West, 
North  and  South. 


Sousa  is  not  only  famous  for  his  parade  marches, 
which  to  a  degree  put  out  of  favor  all  other  composi- 
tions in  kind,  but  he  has  had  definite  success  with 
several  operattas,  of  which  "El  Capitan"  is  a  good 
example.  Sousa  made  many  happy  experiments  in 
the  sonata  form.  His  programs  always  contain  de- 
lightful little  suites  and  tone-poems  skilfully  and 
cleverly  played  by  his — the  greatest  stringless  organ- 
ization of  the  present  day.  All  of  these  have  been 
faithfully  reproduced  by  the  Victor  Co. 


In  this  display  I  have  used  the  old  Sousa 
"ready-made  Victor  window"  as  the  central  dec- 
orative theme.  Other  ideas  are  introduced,  but 
all  in  harmony  with  the  central  decoration. 
Everything  in  the  display  from  the  band  stand 
to  the  flags,  from  the  band  instruments  to  the 
records,  has  a  perfectly  logical  reason  for  being 
there.  Sousa  is  no  doubt  the  best-known  com- 
poser of  American  martial  and  patriotic  music 
and  his  position  as  lieutenant  in  the  U.  S.  Army 
was  not  unduly  emphasized  by  the  American 
flags  and  other  national  symbols  used.  His 
very  name  (notice  the  last  three  letters  U.  S.  A.) 
bring  instantly  to  mind  such  selections  as  "Stars 
and  Stripes  Forever,"  "Jack  Tar  March"  and 


RECORD  DELIVERY  ENVELOPES 

Lufranc  Quality  Mr.  Record  Seller: 

Our  combination  of  Heavy  Kraft 
Paper,  String  and  Button  Fast- 
ener. Neat  Printing,  Low  Price, 
means  th  is  to  you : 

PROTECTION  TO  THE  RECORD 

(thru  the  heavy  paper) 

SPEED  IN  WRAPPING 

(thru  the  string  and  button  fastener) 

NEATNESS  OF  YOUR  PACKAGE  (every  bundle  uniform). 
ADVERTISING  YOUR  NAME  (thru  the  printing  on  the  face  of  the  envelope). 
MONEY  SAVING  (they  cost  no  more  than  ordinary  paper  and  twine). 

Made  lo  Fit  Any  Make  Record.  Two  Sizes— for  10"  and  12"  Always  in  Slock. 
WRITE  FOR  SAMPLES  AND  PRICES. 

ORDER  TO-DAY  FOR  THE  HOLIDAY  RUSH 

LEWIS  C.  FRANK 

654  Book  Building, 
DETROIT,  MICHIGAN 


Envelopes  for  Records 

Envelopes  for  Mailing  Monthly  Supplements 

Corrugated  Sheets  Cut  to  Size 


Please  send  samples  of  envelopes  and 

  Thousand  Printed 

  "  Plain 


We  sell 


Name  of  record1 


M 


(Your  N,„„e) 


T.  M.  W.  917 


-  (City  and  Stau) 
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GREETING 


DOLCE-TONE  LINE 

with  the  Fabric  Diaphragm 

ISO-OQ   to  $275i00 


E  beg  to  present  to  the  music  loving  public  a  real  Musical  Instrument that  is 
void  and  free  from  Harshness  and  Metallic  Tones,  an  instrument  that  neither 
magnifies  nor  distorts  the  Tone,  but  will  reproduce  the  record  with  that  natural, 
rich,  round,  mellow  tone  delivered  to  the  recording  instrument  by  the  band, 
orchestra,  vocalist  and  instrumental  soloists.  Surface  noise  reduced  to  a  minimum,  no 
guttural  horn  sound  whatever  to  distort.  Our  perfect  Fabric  Diaphragm ^  a  perfectly  bal- 
anced tone  arm,  and  the  new  automatic  modulating  amplifier,  three  distinct  new  features 
in  phonograph  construction  for  reproduction  of  sound,  are  embodied  only  in  the"  Dolce- 
Tone",  which  makes  it  a  perfect  universal  instrument  that  will  reproduce  all  records  of 
both  systems  of  recording,  the  up  and  down  and  lateral  cut,  one  as  true  as  the  other. 


Our  latest  improvement  in  Sound  Reproduction  is  a  deflective 
sound  board  device,  a  hornless  instrument.  It  is  an  entirely 
new  idea.  The  device  contains  no  funnel  shape  arrangement 
of  any  description.  The  sides  of  the  Cabinet  form  the  Sound 
Chamber,  with  the  additional  improvements  built  on  the 
principle  of  the  violin,  giving  magnificent  sound  reproduction, 
and  thereby  eliminating  any  possible  chance  for  vibrations 
sometimes  caused  by  Amplifiers. 

Our  Cabinets  in  design  are  the  celebrated  Chippendale  solid 
mahogany  frame.    Other  finishes,  Sheraton  and  fumed  oak. 


Everything  in  hardware  the  best  possible  to  obtain.  Diamond 
point  is  used  for  vertical  cut  records  and  the  steel  needle  for 
lateral  cut.  To  hear  and  see  this  instrument  will  convince 
you  our  claims  are  not  misrepresented,  and  you  will  choose 
a  "  Dolce-Tone". 

Mr.  Dealer,  look  into  this  wonderful  machine,  and  you  will 
verify  our  claims  when  you  hear  a  comparison  of  it  with  any 
machine  on  the  market. 

Send  for  catalogues  and  discounts. 


THE  DOLCE-TONE  STANDS  FOR 

Natural  Tone  Reproduction.  Soft  and  Sweet.  Pleasing  in  Design. 
Master  Workmanship.  Distinctive  Individuality  in  Construction. 
A  Real  Musical  Instrument,   with  a  thought  of  the  sublime. 


The  Dolce-Tone  is  in  a  cl 


ass  o 


f  its 


own, 


and  is  not  an  assembled  machine 


REED,  DAWSON   &   CO.,  Inc. 

6  West  Park  Street  Newark,  New  Jersey 
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DETROIT  TRADE  TRIUMPHS  OVER  VARIOUS  OBSTACLES 

Dealers  Report  a  Very  Satisfactory  Volume  of  Business  Despite  Stock  Shortage  and  Annoying 
Transportation  Delays — C.  A.  Grinnell  Addresses  Local  Association — General  News 


Detroit,  Mich.,  October  5. — Truthfully,  the  talk- 
ing machine  business  in  this  city  is  very  good 
for  this -season  of  the  year  considering  the  many 
obstacles  operating  against  general  trade  condi- 
tions. Sales  are  being  lost  daily  because  of  the 
fact  that  dealers  have  not  what  the  customer 
wants.  A  big  dealer  told  me  just  the  other 
day  that  he  had  to  let  three  customers  get  away 
because  he  did  not  have  certain  desired  numbers 
on  hand — he  had  them  ordered  and  on  the  way. 
Freight  conditions  around  this  section  of  the 
country  are  frightful — and  there  seems  to  be 
little  remedy.  This  week  local  express  com- 
panies notified  everybody  that  all  shipments 
would  be  taken  subject  to  delay.  A  jobber  told 
me  that  it  took  him  a  week  to  ship  by  freight  to 
Flint,  which  is  only  sixty  miles  away.  So  you 
see  the  freight  situation  is  not  only  affecting  in- 
coming shipments  but  those  of  Michigan  job- 
bers. 

There  is  a  brisk  demand  for  talking  machines 
and  records,  and  there  are  only  a  few  isolated 
cases  where  dealers  claim  business  is  poor — most 
of  them  say  that  since  the  first  of  October  there 
has  been  a  splendid  improvement.  Record  busi- 
ness is  fine  and  everything  seems  to  be  selling. 
Dealers  are  to  be  commended  for  the  improve- 
ment noticeable  in  their  window  displays.  Those 
with  ground  floor  window  space  are  certainly 
taking  advantage  of  the  fact  that  "the  window 
is  the  biggest  asset  for  drawing  in  new  trade." 

Hugh  G.  Wilkinson,  for  a  number  of  years 
with  Grinnell  Bros.,  has  been  appointed  man- 
ager of  the  retail  Victrola  department  at  the 
243  Woodward  avenue  store.  He  succeeds 
Harry  Rupp.  Mr.  Rupp,  by  the  way,  has  been 
appointed  manager  of  the  Edison  phonograph 
department  of  the  Frank  Bayley  Music  Store. 

C.  H.  Chambers,  of  Williams,  Davis,  Brooks 
&  Hinchman  Sons,  Michigan  jobbers  for  Pathe- 
phones  and  Pathe  records,  says  that  his  firm  is 
now  reaping  the  benefit  of  the  missionary  work 


done  all  summer  by  the  sales  organization,  and 
he  looks  forward  to  a  bumper  fall  trade.  New 
accounts  are  being  opened  up  right  along,  but 
they  are'  the  sort  that  have  stability,  which 
means  that  they  are  not  accepting  every  appli- 
cation received  without  first  a  thorough  investi- 
gation. Albert  M.  Saunders  and  Walter  Zim- 
merman are  special  traveling  representatives  for 
this  department  and  are  doing  exceedingly  well. 
Besides,  the  firm  has  the  complete  sales  staff  of 
the  drug  department  to  boost  for  the  Pathe  line. 
Some  elaborate  plans  are  being  made  for  the 
Pathephone  department.  The  entire  third  floor 
of  the  new  addition  is  to  be  given  to  salesrooms, 
stock  and  demonstrating  room,  while  there  will 
be  display  rooms  on  the  first  floor  of  the  new 
addition. 

The  Detroit  Talking  Machine  Dealers'  Asso- 
ciation at  its  September  meeting  listened  to  an 
address  by  C.  A.  Grinnell,  vice-president  of 
Grinnell  Bros,  on  the  value  of  a  musical  page 
in  the  daily  newspapers  throughout  the  State, 
"and  urged  dealers  to  co-operate  with  publica- 
tions in  making  this  page  more  interesting. 
After  a  report  of  its  special  committee,  the  as- 
sociation went  on  record  as  favoring  the  fol- 
lowing uniform  prices:  for  overhauling,  $1.50; 
for  oiling  and  lubricating,  $1.50;  for  Victor 
springs,  $1.50;  for  Columbia  springs,  $2. 

Wallace  Brown,  Brunswick  dealer,  says  he  is 
doing  a  splendid  business  on  machines  and 
firmly  believes  he  will  do  the  biggest  fall  busi- 
ness in  his  history — 100  per  cent,  greater  than 
his  previous  best  year. 

A  complete  Columbia  Grafonola  department  is 
being  installed  on  the  second  floor  of  Weil  & 
Co.  store,  Michigan  and  Wayne  streets.  It  will 
be  one  of  the  largest  and  best  equipped  talking 
machine  departments  in  the  State.  Sam  Lind, 
local  Columbia  manager,  some  time  ago  re- 
ceived a  tremendous  order  for  both  machines 
and  records. 


When  Martinelli  gave  a  recital  at  the  Ar- 
cardia,  October  2,  3,800  people  attended,  prac- 
tically creating  a  new  record  for  concert  crowds. 
The  local  Victor  stores  boosted  his  records 
prior  to  his  coming  and  for  some  time  after- 
wards with  splendid  results. 

Detroit  now  has  a  population  of  approximate- 
ly 900,000  people.  This  means  that  it  will  be 
an  easy  matter  to  get  a  million  by  1920,  which 
is  the  goal  of  the  local  chamber  of  commerce. 

Prosperity  is  raging  in  this  city,  and  indica- 
tions tend  to  prove  that  that  condition  will  pre- 
vail for  a  long  while  to  come.  Some  enormous 
war  orders  have. been  received  and  more  are  in 
sight.  A  $7,000,000  airplane  factory  is  now 
under  construction,  being  assured  of  a  war  order 
aggregating  $50,000,000.  Local  business  men 
have  just  organized  a  $2,000,000  corporation  to 
operate  an  ordnance  factory  to  be  devoted  ex- 
clusively to  U.  S.  Government  contracts. 

At  this  time  we  are  enveloped  in  the  work  of 
taking  subscriptions  to  the  new  Liberty  Loan, 
but  fortunately  it  seems  to  be  making  no  in- 
roads on  the  talking  machine  industry.  The 
cry  of  local  dealers  is  "Give  us  machines  and 
records  and  we'll  sell  them."  That  sizes  up  the 
whole  situation  so  far  as  Detroit  is  concerned. 


DEATH  OF  GEO.  A.  BEACH 

Was  Well  Known  as  Inventor  and  Was  at  One 
Time  Connected  With  Edison  Interests 


Chicago,  III.,  October  1. — Geo.  A.  Beach,  who 
died  at  his  home  in  this  city  recently,  was  well 
known  as  an  inventor  and  in  the  early  days  was 
closely  associated  with  the  varied  Edison  inter- 
ests in  Orange,  N.  J.,  at  one  time  being  con- 
nected with  the  phonograph  works.  He  later 
joined  the  staff  of  the  Union  Drop  Forge  Co., 
of  this  city.  He  was  born  in  1866  in  Monroe, 
Mich.  Among  Mr.  Beach's  inventions  were  an 
electric  heater  for  street  cars  and  speaking  tubes 
for  carriages. 


It's  an  easy  matter  to  take  a  day  off,  but  it 
isn't  every  man  who  can  put  it  back. 


W A  RNING 


WALL-KANE  STEEL  NEEDLES  are  the  stand- 
ard trade-marked  needles  of  the  phonograph 
industry.  Like  any  article  that  is  a  proven  suc- 
cess, WALL-KANE  STEEL  NEEDLES  are  being 
imitated. 

The  genuine  WALL-KANE  NEEDLES  are 
manufactured  by  intricate,  chemical  processes, 
and  possess  the  quality  of  playing  ten  records 
perfectly,  the  last  one  as  well  as  the  first.  They 
also  improve  the  wearing  qualities  of  the  record. 

The  greatest  experts  have  tested  WALL-KANE 
NEEDLES  and  endorsed  them.  A  very  simple  test — 
take  WALL-KANE  NEEDLES  and  the  ordinary 
needles,  and  place  them  in  a  vise — break  them  in 
two  parts,  and  the  microscope  will  show  you  why  the 
WALL-KANE  is  superior. 

BEWARE  OF  IMITATIONS 

This  handsome  metal  enamel  display  stand  holds  60  packages, 
2  doz.  extra  loud,  1  doz.  medium  and  2  doz.  loud;  each  package 
containing  50  WALL-KANE  NEEDLES,  retailing  for  10c. 
Price  of  Stand   to   dealers,  $4.00.     Single   packages,  6'/2c. 

Jobbing  Territory  Open 


PROGRESSIVE  PHONOGRAPHIC  SUPPLY  CO., 1 


45  WEST  45th  STREET 
NEW  YORK 
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The  "Cleartone"  Talking  Machine 

PLAYS  ALL  RECORDS 

Manufactured  and  Guaranteed  by  the 

Lucky  13  Phonograph  Co.,  3  East  12th  Street,  New  York 
LARGEST  DISCOUNTS  IN  THE  TRADE 


No.  75 
Height  46 


Retail  Price 
$75 


No.  15 
Retail  Price  $15 
Double  Spring 
Motor 


50c.  per  thousand  in  million  lots;  45c.  per  thousand  in  ten  million  lots;  60c. 
per  thousand  in  lots  less  than  a  million. 


MOTORS 


01 —  8-in.  turntable   

1 — 10-in.  turntable  

6 —  10-in.  turntable,  double  spring.  . 

3 —  12-in.  turntable,  double  spring  . 

7 —  12-in.  turntable,  double  spring  . 

4 —  12-in.  turntable,  double  spring  . 


1.25 
2.65 
3.50 


10-in.  turntable  $1.40 

12-in.  turntable   2.95 

12-in.  turntable   3.85 

  6.75 

 '\  :   7.50 

  9.50 


TONE  ARMS  AND  REPRODUCERS 


Baby,  to  play  7-in.  records  only  

No.  1 — Tone  Arm  and  Reproducer 
No.  2 — Tone  Arm  and  Reproducer,  for 
No.  6 — Tone  Arm  and  Reproducer,  for 
No.  7 — Tone  Arm  and  Reproducer,  for 
No.  8 — Tone  Arm  and  Reproducer,  for 


60 
90 

playing  all  records   1.25 

playing  all  records  high  grade   2.25 

playing  all  records  high  grade   2.25 

playing  all  records  high  grade   2.25 


MAIN  SPRINGS 

No.  0 — 34  in.       20  gauge   8  ft.  6  in.  25c  ea.  100  lots  20c  ea.  1000  lots  19c  ea. 

No.  1 — -34  in.       25  gauge  10  ft.         33c  ea.  100  lots  30c  ea.  1000  lots  29c  ea. 

No.  2— 13/16  in.  25  gauge  10  ft.         35c  ea.  100  lots  32c  ea.  1000  lots  30c  ea. 

No.  3—%  in.       25  gauge  11  ft.         43c  ea.  100  lots  39c  ea.  1 000  lots  37c  ea. 

No.  4—1  in.         23  gauge  10  ft.         43c  ea.  100  lots  39c  ea.  1000  lots  37c  ea. 

No.  5—1  3/16  in.  27  gauge  18  ft.         90c  ea.  100  lots  85c  ea.  1000  lots  80c  ea. 

GOVERNOR  SPRINGS 

60c  per  hundred.    Special  price  on  large  quantities  for  motor  manufacturers. 

SAPPHIRE  POINTS  AND  BALLS 


Sapphire  Points   15c  each  in  100  lots 

Sapphire  Balls   15c  each  in  100  lots 

NEEDLE  CUPS 

$20.00  per  thousand,  $17.50  per  thousand  in  5,000  lots, 
still  lower. 


14c  each  in  1000  lots 
14c  each  in  1000  lots 


Larger  quantities 


NEEDLE  CUP  COVERS 

$10.00  per  thousand,  $9.00  per  thousand  in  5,000  lots.  Larger  quantities 
still  lower. 

RECORDS 

The  "Popular"  Brand,  10-in.  double  face,  lateral  cut,  all  instrumental: 

30c  in  lots  of  100 
29c  in  lots  of  1000 
28c  in  lots  of  5000 

We  also  manufacture  special  machine  parts  such  as  worm  gears,  stampings, 
or  any  screw  machine  parts  for  motor  manufacturers. 

Special   quotations  given   for   Canada  and  all   other  export  points.  Mer- 
chandise delivered  with  custom  duty,  war  tax  and  freight  paid  by  us. 
Write  for  our  84  page  catalogue,  the  only  one  of  its  kind  in  America. 
Illustrating  33  different  styles  talking  machine  and  over  500  different  phono- 
graphic parts,   also  gives  description   of  our  efficient  repair  department. 


LUCKY  13  PHONOGRAPH  CO.,  3  East  12th  Street,  New  York 
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STOCK  SITUATION  SHOWS  IMPROVEMENT  IN  ST.  LOUIS 

Trade  Feels  That  Under  Normal  Conditions  or  Better  the  Stocks  Will  Serve  to  Take  Care  of  De- 
mand Without  Difficulty — Meetings  of  Edison  Dealers — General  Trade  News 


St.  Louis,  Mo.,  October  5. — Talking  machine- 
dealers  here  are  preparing  for  a  very  good  fall 
and  winter  seaspn,  and  most  of  them  are  confi- 
dent that  they  are  going  to  be  better  equipped 
with  stock  to  handle  their  trade  than  for  sev- 
eral years  past.  Indeed,  a  good  many  of  them 
already  have  stock  in  their  warerobms  for  a 
larger  volume  of  trade  than  they  were  able  to 
handle  in  previous  years.  Stock  appears  to  be 
the  one  big  question.  If  the  trade  continues  as 
it  has  for  some  weeks  past,  that  is,  with  the  ten- 
dency upward  for  individual  sales,  there  will  be 
a  surplus  of  the  small  machines.  Last  year  the 
small  machines  'were  the  trade  savers,  as  the 
dealers  planted  these  with  customers  who  were 
willing  to  wait. 

Recently  the  average  sales  ticket  has  been 
running  higher  and  higher.  One  dealer  asserts 
that  the  machine  sales  average  fully  $20  higher 
than  a  year  ago,  and  the  initial  record  sales  fully 
$5  higher.  Without  exception,  the  dealers  say 
that  the  tendency  ,is  for  the  higher  machines. 
The  jobbing  trade  is  running  exceedingly  heavy 
from  the  rural  communities.  Especially  notable 
as  to  country  sales  has  been  the  increase  in 
dealers  of  the  Edison  Amberola  machines. 
"The  cylinder  trade  in  Edison  machines  is  said 
to  total  larger  than  ever  in  this  district." 

E.  W.  Guttenberger,  of  the  Vocalion  depart- 
ment at  Aeolian  Hall,  returned  late  in  the  month 
from  a  visit  to  New  York,  which  included  the 
Vocalion  factory.  He  reports  prospects  for 
stock  very  good.  He  is  still  running  an  ener- 
getic advertising  campaign. 

Arthur  Magoon,  manager  of  the  Victor  de- 
partment at  the  Kieselhorst  Piano  Co.,  also 
made  a  trip  East  and  returned  confident  of  the 
supply  of  goods  for  the  winter  and  overrunning 
with  Eastern  optimism. 

Val  Reis,  of  the  Smith-Reis  Piano  Co.,  Vic- 
tor dealers,  is  another  who  made  the  pilgrimage 
East  to  look  into  the  prospects.'  As  a  result  of 
his  investigations  at  the  chief  centers  of  supply, 
he  began  a  search  for  needles  and  bought  all 
that  he  could  find  for  sale  wherever  he  went, 
and  believes  he  has  almost  enough  for  his  trade 
this  winter.  Mr.  Reis  was  not  so  confident  thai 
the  supply  was  going  to  be  entirely  equal  to  the 
demand  as  most  other  pilgrims. 

The  Silverstone  Music  Co.  during  Ihc  month 
has  entertained  a.  meeting  "f  Amberola  dealers 
here,  and  A.  W.  Scott,  of  I  lie  Edison  factory,  and 
Louis  Nachman,  of  the  Silverstone  force,  held 
three^  other  conventions  in  this  district.  All 
were  well  attended  and  considerable  enthusi- 
asm was  shown  over  the  prospects.     They  rc- 


f  port  a  rapidly  growing  trade  for  the  cylinder 
machines  and  records.  Following  these  con- 
ventions, Mr.  Silverstone  began  an  advertising 
campaign  in  the  agricultural  weeklies  having  a 
circulation  largely  in  his  district  and  will  follow 
these  up  exactly  as  the  mail  order  houses  do  to 
the  point  where  they  are  to  be  turned  over  to 
the  nearest  dealer  to  make  the  sale.  A.  W. 
Reynolds,  who  has  been  enlisting  the  new  deal- 
ers in  the  Amberola  campaign,  now  is  equipped 
with  a  Ford  automobile  and  is  traveling  cross- 
country in  the  interests  of  this  campaign. 

The  above  reference  to  Louis  Nachman,  of 
the  Silverstone  force,  is  a  reminder  of  the  pe- 
culiar service  this  young  man  is  doing  at  pres- 
ent. He  is  on  the  road  as  a  salesman,  but  there 
is  no  other  salesman  in  this  territory  who  ex- 
actly follows  his  plan.  He  does  not  merely  call 
on  a  dealer  for  an  order,  but  he  stays  with  that 
dealer  as  long  as  he  has  problems.  Mr.  Nach- 
man is  a  nephew  of  President  Silverstone,  and 
he  began  service  in  the  repair  shop  of  the  Edi- 
son warerooms,  working  his  way  through  the 
shipping  room  and  finally  he  became  a  sales- 
man. -  Now  when  he  visits  a  dealer  he  is  pre- 
pared to  give  this  man  a  course  in  repairing 
machine  or  case,  or  he  goes  out  to  see  doubtful 
prospects,  gives  a  recital  or  any  other  work 
that  may  fall  to  hand.  It  might  be  added  that 
his  training  here  included  the  giving  of  re- 
citals for  the  various  local  dealers,  the  final 
touch  being  a  series  of  talks  before  the  high 
brow  musicians  that  gather  about  the  Kinkel 
Music  Co.  warerooms. 

At  the  Columbia  Co.  Manager  Irby  W.  Reid 
said.'  "Aside  from  the  surprising  trade  we  have 
enjoyed  here,  our  chief  event  of  the  month  has 
been  the  visit  of  G.  W.  Hopkins,  our  new  gen- 
eral sales  manager.  He  went  over  our  situa- 
tion with  us  and  left  us  a  good  many  sugges- 
tions that  will  be  valuable.  We  already  have 
demonstrated  some  of  them  practically,  and  we 
have  confidence  that  he  got  the  grasp  of  the 
situation  here." 

The  city  and  country  trade,  from  a  jobber's 
viewpoint,  according  to  Mr.  Salmon,  is  a  series 
of  constant  surprises  this  fall.  While  the 
writer  was  talking  to  Mr.  Salmon  a  dealer  en- 
tered, and  after  exchanging  greetings  remarked: 
"I  want  to  see  you  about  some  machines  pretty 
soon,  but  first  I  want  to  see  Mr.  Schuddig," 
and  he  walked  to  the  rear  of  the  salesroom 
headed  for  the  shop. 

"It  is  surprising  how  many  of  our  dealers  are 
doing  that  now,"  commented  Mr.  Salmon.  "We 
have  been  urging  them  to  know  the  machine 


and  they  are  realizing  just  what  this  means  to 
them.  Mr.  Schuddig  is  our  repair  chief,  in  fact, 
the  oldest  Columbia  employe  in  point  of  service 
at  this  branch,  and  he  knows  Columbias  as  well 
as  any  one  living.  He  also  is  able  to  tell  others 
what  he  knows,  and  our  dealers  are  beginning 
to  appreciate  him  and  his  shop.  They  are  am- 
bitious to  be  able  to  answer  the  questions  that 
come  before  them,  and  when  they  come  down 
on  business  they  make  it  a  point  to  'go  to 
school'  for  a  short  time  at  least.  Some  of  them 
come  down  and  spend  days  at  a  time  in  the 
shop." 

The  Koerber-Brenner  Music  Co.,  Victor 
wholesalers,  entertained  the  local  dealers  early 
in  the  month  so  as  to  meet  Mr.  Raus,  of  the 
Victor  record  department,  who  asked  for  sug- 
gestions as  to  future  records.  More  than  twenty 
persons  were  present,  and  nearly  every  man  had 
a  suggestion  or  several.  Mr.  Raus  was  very 
attentive  to  these  suggestions,  but  was  able  to 
say  in  most  cases  that  the  matter  was  already 
being  taken  care  of.  In  a  few  cases  he  pointed 
out  why  the  suggestion  was  not  practical,  and 
on  others  he  made  notes,  promising  considera- 
tion. It  is  fair  to  say,  that  no  dealer  presented 
what  might  be  called  a  primary  objection.  All 
made  it  clear  that  they  highly  approved  the  Vic- 
tor records.  One  often  repeated  request  was 
for  more  full  orchestra  music,  which  Mr.  Raus 
assured  them  would  be  forthcoming  at  once. 

The  Famous  &  Barr  Co.  is  completing  the 
work  of  installing  the  new  booths  reported  last 
month.  While  the  working  men  were  in  the 
department,  Manager  Ditzell  had  them  entirely 
redecorate  all  the  booths.  Despite  the  handi- 
cap of  the  renovating  and  building,  trade  in- 
creases were  shown. 


VISITING  THE  WESTERN  TRADE 

D.  F.  Tauber,  president  of  the  Progressive 
Phonographic  Supply  Co.,  New  York,  sole  dis- 
tributor of  Wall-Kane  steel  needles,  left  Mon- 
day for  a  five  weeks'  trip  which  will  include  a 
call  on  the  trade  in  New  York  State,  Ohio, 
Chicago,  St.  Louis,  Detroit,  and  important 
points  in  the  Northwest  and  Southeast.  Mr. 
Tauber  expects  to  establish  a  number  of  jobbing 
agencies  with  prominent  concerns. 

Before  leaving  on  his  trip  Mr.  Tauber.  in  a 
chat  with  The  World,  commented  upon  the  fact 
that  the  company's  business  has  increased  tre- 
mendously the  past  few  months  and  that  the 
Wall-Kane  steej  needle  was  giving  splendid 
service  in  every  detail.  Arrangements  were  re- 
cently made  to  enlarge  the  factory  materially  in 
order  to  handle  this  year's  business,  and  judg- 
ing from  present  indications  additional  factory 
facilities  will  be  necessary  early  next  year. 


"Tomorrow"  The  Theft  of  Profit! 

We  advised  Victor  Dealers  many  months  ago  to  prepare 
for  a  shortage  this  fall.  Many  of  them  took  our  advice 
and  placed  advance  orders;  others  said  "tomorrow"  and 
waited  for  developments.   The  results  are  now  evident,  but 

G.T.Williams  Co. — Victor  Service 

is  based  on  the  principle  of  today  and 
success;  not  tomorrow  and  disappointment. 

G.  T.  Williams  Co.,  Inc.,  Victor  Wholesale  Exclusively,  217  Duf field  St.,  Brooklyn,  N.  Y. 
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Every  man  ought  to  hear  every  make  of 
talking  machine  before  he  decides  on  the 
Columbia  Grafonola.  Encourage  the  doubt- 
ful to  make  comparisons. 


JOIN  STAFF  OF  READY=FILE  CO. 

J.  E.  Shea  and  T.  W.  Hendricks,  Both  Experi- 
enced Men,  to  Sell  Important  Accessory 


Indianapolis,  Ind.,  October  6. — Two  important 
changes  in  local  music  trade  circles  are  an- 
nounced in  the  appointment  of  J.  Earl  Shea 
and  Thomas  W.  Hendricks  to  the  sales  staff 
of  Ready-File  Co.,  Inc.,  manufacturers  of  talk- 
ing machine  accessories.     Both  of  these  men 


J.  Earl  Shea 

are  widely  known  in  the  talking  machine  field. 

Mr.  Shea  was  formerly  manager  of  the  talk- 
ing machine  department  of  L.  S.  Ayers  &  Co., 
of  Indianapolis,  and  has  an  enviable  record  as 
a  salesman  of  musical  merchandise.  He  has 
been  in  the  talking  machine  business  for  ten 


Columbia  Graphophone  Co 

Wool  worth  Building.  New  York 


years,  but  severed  his  connections  with  the  L.  S. 
Ayers  Co.  the  first  of  the  month  to  take  care 


in  this  city,  and  lately  with  the  Ayers  concern. 
He  is  not  only  a  salesman  of  ability  but  a 
trained  musician  who  has  had  experience  on  the 
concert  stage  and  with  various  orchestras. 

Thomas  W.  Hendricks  formerly  was  manager 
of  the  Pathe  talking  machine  branch  in  Indian- 
apolis and  has  had  much  experience  in  talking 
machine  business,  having  been  connected  with 
the  trade  for  the  last  eight  years.  Prior  to  his 
connection  with  the  Pathe  people  he  was  with 
the  Stewart  Talking  Machine.  Co.  as  manager. 
At  one  time  he  was  connected  with  the  J.  W. 
Jenkins'  Sons  Music  Co.,  Kansas  City. 

Mr.  Hendricks  is  noted  as  a  hustler  and  his 
first  week  out  with  Ready-File  he  sold  1,000 
sets.  He  has  the  Southern  territory  and  his 
friends  are  predicting  big  success,  not  only  for 
himself  but  for  Ready-File.  The  company  is 
preparing  for  a  big  Christmas  business  and  ex- 
pects to  have  something  of  interest  to  announce 
to  retail  dealers  in  a  short  time. 


JOSE  HOFFAY  MAKES  CANADIAN  TRIP 

President  of  Hoffay  Talking  Machine  Co.  Also 
Visits  American  Cities  and  Reports  a  Splen- 
did Condition  of  Trade  Everywhere 


Thos.  W.  Hendricks 

of  Ready-File  interests  throughout  Eastern  ter- 
ritory. He  is  well  known  among  the  various 
distributors  of  Victor  goods  and  will  have  an 
interesting  story  to  tell  them  about  Ready-File. 
While  friends  were  loath  to  see  him  leave  In- 
dianapolis, they  are  congratulating  him  on  his 
new  connection. 

Mr.  Shea  has  been  connected  in  some  form 
with  the  talking  machine  business  with  many 
big  concerns.  At  one  time  he  was  with  the 
Wulschner-Stewart  Co.  as  salesman  in  the  Vic- 
tor department,  and  then  in  the  capacity  of 
manager  of  the  Stewart  Talking  Machine  Co., 


Jose  Hoffay,  president  of  the  Hoffay  Talking 
Machine  Co.,  has  recently  returned  from  an  ex- 
tended trip  to  Canada  and  a  number  of  Ameri- 
can cities,  including  Cleveland,  Buffalo,  Syra- 
cuse and  Rochester.  He  left  New  York  on  a 
tour  of  investigation  to  learn  the  general  trend 
through  the  retail  trade.  He  reports  a  splendid 
spirit  everywhere  and  looks  for  an  unusually 
big  year. 

Mr.  Hoffay  stated  that  all  the  retailers  he 
talked  to  were  apparently  much  impressed  with 
his  guarantee  to  stand  back  of  each  machine 
put  out  by  his  company,  and  that  this  was  one 
of  the  strongest  features  of  his  sales  talks. 

Mr.  Hoffay  also  declared  that  his  advertising 
in  The  Talking  Machine  World  was  proving 
most  successful. 


JOHN  M.  DEAN  DIVISION 

Otto  Heineman  Phonograph  Supply  Co.,  Inc. 

Executive  Offices :  25  West  45th  Street,  New  York 
Factory :  Putnam,  Conn. 

Manufacturers  of 


Talking  Machine 

NEEDLES 


Dean  Service  covers  every 
essential  need  in  talking 
machine  needles.  Needles 
furnished  in  hulk  or  in 
special  packages.  Quality 
needles  only. 
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FROM  OUR 

E.  P.  VAN  HARLINGEN,  Manager 
H.  SCOTT  KINGWILL,  Ass't.  Mgr. 


CHICAGO 


HEADQUARTERS 

World  Office 
Republic  Bldg.,  209  South  State  St.,  Chicago 
Telephone:  Wabash  5774 


Chicago,  III.,  October  6. — The  situation  in  the 
talking  machine  trade  was  practically  the  same 
during  September  as  in  August.  Even  when 
making  allowance  for  the  duplicate  orders 
placed  with  different  distributors  in  order  to  as- 
sure shipment,  it  was  greater  than  a  year  ago, 
but  the  supply  situation  is  still  way  below  par. 
Although  shipments  from  the  Eastern  factories 
are  now  coming  forward  better  than  in  July 
and  August,  they  are  generally  described  as 
only  a  drop  in  the  bucket.  As  the  fall  business 
opens  the  proportion  of  the  demand  for  the 
higher  priced  machines  has  increased  immensely. 
The  local  retail  warerooms  report  an  excel- 
lent business  and  look  forward  to  a  big  de- 
mand during  the  winter.  The  only  fear  is  that 
they  will  not  be  able  to  secure  enough  goods 
to  meet  the  exigencies  of  the  demand. 

The  jobbers  and  local  representatives  of  East- 
ern record  manufacturers  all  report  an  unusual 
demand  for  records  indicating  that  the  dealers 
are  pushing  this  department  of  their  business 
stronger  than  ever  before.  Record  stocks  gen- 
erally are  in  relatively  good  shape. 

Makes  Canadian  Arrangements 

F.  P.  .Read,  recently  secured  Canadian  pat- 
ents on  the  Read  Automatic  Record  Container 
and  has  made  arrangements  with  the  Orilla 
Co.,  of  Orilla,  Canada,  by  which  they  will  have 
the  exclusive  Canadian  rights  for  the  device 
which  they  will  incorporate  in  their  own  talking 
machine  and  also  in  a  line  of  record  filing  cab- 
inets. Mr.  Read  has  moved  his  offices  to  301- 
302  Tacoma  Building,  where  he  will  conduct  the 
automatic  record  container  business  and  also 
represent  the  Flexifile  filing  device. 

Improvements  at  Wurlitzer's 

F.  A.  Siemon,  manager  of  the  Victrola  de- 
partment of  Rudolph  Wurlitzer  Co.,  says  that 
they  are  having  a  very  good  retail  business  in 
spite  of  the  handicap,  due  to  the  remodeling 
now  going  on  at  the  main  store.  All  of  the 
demonstration  booths  are  now  on  the  main 
floor  of  the  building  and  are  done  in  French 
gray  with  white  ceilings  and  windows  of  extra 
heavy  plate  glass.  The  aisle  running  between 
the  two  rows  of  booths  is  tiled,  and  the  color- 
ing scheme  of  the  ceiling,  which  is  arched, 
is  in  harmony  with  that  of  the  booths.  The 
record  sales  department  is  now  in  the  front  of 
the  main  floor.    Work  on  the  enlarged  wholesale 


quarters  at  615  Wabash  avenue  is  still  in  prog- 
ress, and  will  give  the  company  better  facilities 
than  ever.  L.  E.  Noble,  who  is  in  direct  charge 
of  the  wholesale,  says  that  September  business 
was  larger  than  August. 

Improvements  at  Talking  Machine  Shop 
The  Talking  Machine  Shop  has  just  opened  its 
new  salesrooms  on  the  third  floor  of  its 
building.  Eight  new  demonstration  booths 
have  been  added  which  brings  the  total  number 
of  booths  in  the  shop  up  to  twenty-two.  These 
are  done  in  cream  colored  enamel,  and  the 
heavy  plate  windows  are  artistically  arranged 
with  figured  creton  drapes  and  point  de  esprit 
lace  curtains.  The  floors  and  aisles  are  covered 
with  heavy  red  plush  carpet  and  the  walls  are 
decorated  with  large  pictures  of  the  various  Vic- 
tor artists.  This  department  is  under  the  per- 
sonal supervision  of  C.  L.  Davidson,  who  is  as- 
sisted by  Miss  Pauline  Tishler.  Ten  mahogany 
record  bins,  which  hold  a  total  of  about  4,000 
records,  have  been  placed  on  the  main  floor 
and  the  necessity  of  going  to  the  stockroom  for 
a  record  is  thereby  eliminated,  as  a  goodly  sup- 
ply of  records  is  always  on  hand  in  the  front  of 
the  shop. 

Galli-Curci  Hanger 

Lyon  &  Healy  have  recently  produced  a  very 
remarkable  hanger,  showing  Galli-Curci  stand- 
ing by  a  Victrola  with  a  record  of  the  great 
prima  donna's  rendition  of  the  "Cara  Nome" 
solo  from  "Rigoletto"  in  the  background.  It 
is  nine  feet  high  and  four  feet  wide,  and  is 
lithographed  in  four  striking  colors  mounted  on 
heavy  muslin  and  is,  therefore,  adapted  for 
either  indoor  or  outdoor  use.  The  company 
is  prepared  to  furnish  this  hanger  to  dealers  at 
a  very  moderate  price. 

Lyon  &  Healy  are  now  working  on  a  mag- 
nificent twenty-four-sheet  Christmas  holiday 
Victor  poster  for  billboard  purposes  and  which 
promises  to  excel  anything  they  have  produced 
in  the  past.  It  will  not  only  be  liberally  posted 
by  them,  but  other  Victor  distributors  and  deal- 
ers will  be  supplied. 

In  speaking  of  business,  L.  C.  Wiswell,  man- 
ager of  the  talking  machine  department,  could 
only  refer  to  the  same  old  story,  the  extreme 
shortage  of  goods.  "While  the  Victor  Co.  is 
doing  its  very  best  to  supply  the  demand  and 
fair  shipments  are  now  on  the  way,  they  prom- 


ise to  be  only  a  drop  in  the  bucket,"  he  remarked. 

"If  we  had  goods  to  supply,"  said  Mr.  Wis- 
well, "September  would  be  unequaled  in  trade 
volume,  but  owing  to  conditions  is  showed  a  de- 
crease over  last  year — a  decidedly  unique  occur- 
rence in  this  house,  as  you  may  imagine.  The 
record  business,  however,  showed  a  very  notice- 
able increase.  Dealers  are  responding  to  our 
constant  advice  to  push  the  record  business  to 
the  utmost  and  are  evidently  profiting  by  their 
enterprise." 

Lyon  &  Healy  Choral  Society 

Employes  of  Lyon  &  Healy  have  organized  a 
choral  society  and  from  the  progress  now  being 
made  it  promises  to  become  one  of  the  city's 
prominent  and  permanent  musical  organizations. 
Rehearsals  will  commence  shortly.  L.  C.  Wis- 
well, manager  of  the  talking  machine  depart- 
ment, returned  from  a  recent  trip  to  find  that 
he  had  been  elected  president.  The  other  of- 
ficers are  Harry  Fidelke,  vice-presidnt;  W.  H. 
Ridgway,  treasurer,  and  Miss  E  .Weiss,  secre- 
tary. These,  with  W.  H.  Collins,  Victor  John- 
son, H.  T.  Fitzsimmons  and  Miss  C.  Willoughby, 
constitute  the  board  of  directors.  Mr.  Fitz- 
simmons is  acting  as  temporary  director. 
Chicagoans  at  Edison  Dealers'  Convention 

Among  those  who  attended  the  convention  of 
Edison  dealers  held  at  Muelebach  Hotel,  Kan- 
sas City,  Mo.,  under  the  auspices  of  M.  M. 
Blackman,  manager  of  the  Kansas  City  Phono- 
graph Co.,  on  September  21  to  27  were  the  fol- 
lowing who  made  up  the  party  that  went  from 
Chicago:  Gustave  Babson,  C.  E.  Goodwin,  A. 
D.  Wayne,  L.  A.  Sutfin  and  W.  H.  Guild,  all  of 
the  Phonograph  Co.,  of  this  city;  Walter  Schaaf, 
of  Adam  Schaaf;  Howard  Wigell,  of  Towle  & 
Hypes,  Clinton,  la.;  James  P.  Lacey,  of  the  Dia- 
mond Disc  Shop,  Peoria,  111.;  Mrs.  Durland,  of 
the  North  Shore  Talking  Machine  Shop,  Evans- 
ton,  and  Miss  Violet  Doebeiner,  of  the  Schu- 
man  Piano  Co.,  of  Rockford,  111.  The  party  left 
Chicago  on  Sunday  evening  in  a  private  car, 
and  a  most  enjoyable  time  was  had  by  all  while 
en  route  to  Kansas  City.  While  there  they  at- 
tended the  opera  one  evening  and  heard  Marie 
Rappold,  one  of  the  famous  Edison  artists,  who 
appeared  in  "Aida." 

The  Edison  Shop  is  displaying  a  new  Edison 
disc  phonograph  of  William  and  Mary  design, 
(Continued  on  page  78) 
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Cutter  No.  1 

Price  $1.50 


ADE  Fibre  Needle  Cutters  stand 
supreme  in  their  field.  They  have 
been  longest  established  and  represent 
the  acme  of  quality  and  durability. 

Dealers  handle  the  WADE  because 
they  know  it  is  not  an  experiment.  Actual 
results  have  proven  that  the  satisfaction 
which  goes  with  every  cutter  comes  back 
to  them  in  other  sales. 

Sold  Thru  Jobbers  Only 
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which  sells  at  $250.  It  is  of  American  walnut 
in  antique  finish. 

Arrangements  are  now  being  made  at  the  Edi- 
son Shop  for  a  special  program  at  their  concert 
hall  during  Edison  week,  October  21  to  27. 

Charles  Edison,  son  of  Thomas  Edison,  and 
C.  H.  Wilson,  vice-president  of  Thomas  A.  Edi- 
son, Inc.,  called  on  C.  E.  Goodwin,  of  the  Pho- 
nograph Co.  while  visiting  Chicago  recently. 
Six  Best  Sellers 

The  six  best  sellers  in  the  Pathe  library  the 
past  thirty  days  have  been:  "Good-bye  Broad- 
way, Hello  France"  and  "Mother,  Dixie  and 
You";  "Lily  of  the  Valley"  and  "Along  the  Way 
to  Waikiki";  "Sunshine  of  Your  Smile"  and  "Se- 
ville Love  Song";  "Joffre  March"  and  "Army 
Bugle  Call"  and  "Star  Spangled  Banner"; 
"Ain't  You  Coming  Back  to  Dixieland?"  and 
"Ching-Chong";  and  "La  Traviata"  and  "Rigo- 
letto"-"Dearest  Name." 

The  Emerson  six  best  sellers  included':  "Some- 
where in  France  Is  Daddy"  and  "America, 
Here's  My  Boy";  "Good-bye  Broadway,  Hello 
France"  and  "Where  Do  We  Go  From  Here?"; 
"All  the  World  Will  Be  Jealous  of  Me"  and 
"Bonnie,  Sweet  Bessie";  "Somewhere  on  Broad- 
way" and  "When  It's  Cherry  Time  in  Tokio"; 
"Some  Day  Somebody's  Gonna  Get  You  Med- 
ley" and  "Story  Book  Ball";  and  "I  Don't  Know 
Where  I'm  Going,  But  I'm  on  My  Way"  and 
"Peacock  Strut." 

In  the  Edison  list  the  following  have  had  the 
largest  sales:  "Largo  Al  Factotum"-"Barber  of 
Seville";  "America"  and  "Star  Spangled  Ban- 
ner"; "Glow-worm"  and  "Walk  in  the  Forest"; 
"Aloha  Sunset  Land"  and  "My  Sweet  Sweeting 
Waltz";  "Canary  Cottage,  One-step" .and  "Daly's 
Reel,  One-step";  and  "My  Yokohama  Girl"  and 
"Oh,  Johnny,  Oh  Johnny,  Oh." 

The  six  best  sellers  in  the  Victor  records 
were:  "It's  a  Long  Way  Back  to  Mother's 
Knee"  and  "Never  Forget  to  Write  Home"; 
"Sweet  Cookie  Mine"  and  "Musical  Sam  From 
Alabam'  ";  "Avalon"  and  "Underneath  the  China 


Moon";  "The  Darktown  Strutters'  Ball"  and 
"Razzberries";  "Naval  Reserve  March"  and 
"White  Rose  March"  and  "Send  Me  Away  With 
a  Smile,"  sung  by  John  McCormack. 

The  six  best  sellers  of  the  Columbia  library 
for  the  past  month  are:  "Huckleberry  Finn" 
and  "'Till  the  Clouds  Roll  By";  "Hawaiian 
Nights";  "The  Man  Behind  the  Hammer  and 
the  Plow,"  "National  Medley";  "Where  Do  We 
Go  From  Here?"  medley  one-step  and  "Help, 
Help,  I'm  Sinking,"  medley  fox-trot;  "I'm  a 
Twelve  O'clock  Fellow  in  a  Nine  O'clock  Town" 
and  "With  His  Hands  in  His  Pockets  and  His 
Pockets  in  His  Pants." 

Prosperous  Brunswick  Dealer 

The  success  made  by  George  P.  Thompson, 
proprietor  of  the  Brunswick  Shop  at  Princeton, 
III.,  in  a  few  months,  illustrates  what  a  man  of 


Geo.  P.  Thompson's  Showroom 

ability  and  enterprise  can  accomplish  with  a 
good  line  and  the  proper  amount  of  energy.  Mr. 
Thompson  opened  the  shop  early  in  the  year, 
carrying  a  complete  line  of  Brunswick  phono- 
graphs and,  of  course,  Pathe  records.  Prince- 
ton is  a  town  of  only  5,000  inhabitants,  but  he 
has  not  only  sold  Brunswicks  to  a  large  num- 
ber of  the  leading  citizens  of  the  place,  but  has 
extended  his  activities  to  the  surrounding  coun- 
try, keeping  a  couple  of  automobile  trucks  in 


almost  constant  service.      The  accompanying 
cut  shows  the  interior  of  the  attractive  store. 
A  Busy  Trade  Center 

L.  L.  Levine,  manager  6f  the  talking  machine 
department  of  Rothschild's  department  store, 
reports  that  both  the  record  and  machine  busi- 
ness was  very  good  in  September,  and  says  that 
he  wishes  he  could  get  about  three  times  the 
amount  of  goods  he  has  been  getting.  The 
$150  models  are  in  strong  demand,  and  from  the 
way  business  has  picked  up  in  the  last  month 
Mr.  Levine  looks  forward  to  a  big  increase  in 
the  trade  this  fall. 

Disastrous  Fire  at  Decatur 

Fire  practically  destroyed  the  large  furniture 
store  of  the  Scoville  Co.,  at  Decatur,  111.,  Oc- 
tober 1.  The  loss  is  said  to  be  in  the  neighbor- 
hood of  $200,000.  The  company  were  large  Vic- 
tor dealers  and  the  entire  stock  was  completely 
destroyed. 

Abolish  Approval  Plan 

Arthur  Bissell,  president  of  the  Bissell-Weisert 
Piano  Co.,  says  that  there  is  no  apparent  loss  of 
business,  due  to  their  new  policy  which  abol- 
ished the  selling  of  records  on  the  approval 
plan.  Under  the  new  plan,  which  went  into  ef- 
fect September  1,  the  records  may  be  heard  in 
their  warerooms  in  a  way  that  will  insure  proper 
treatment.  When  a  record  is  purchased  of  them 
it  is  placed  in  a  sealed  envelope,  and  the  under- 
standing is  that  the.  record  may  not  be  ex- 
changed or  returned  for  credit  if  the  seal  is 
broken.  The  seal  is  of  cream  colored  paper 
one  and  three-fourths  inches  wide  by  five  and 
one-half  inches  long  and  printed  in  such  a  way 
that  the  wording  may  be  read  on  either  side  of 
the  envelope  when  the  seal  is  properly  attached. 
The  lettering  is  in  blue,  and  the  broader  lines 
are  blue  and  red,  as  is  the  Bissell-Weisert  mono- 
gram which  is  placed  immediately  below  the 
guarantee  and  above  the  firm's  name  and  ad- 
dress. It  was  thought  that  in  the  beginning  at 
least  this  new  policy  would  cause  them  to  lose 
a  considerable  amount  of  record  business,  but 
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NEW  MODEL 
No.  150 — Price  $150.00 
50%    inches    high,  28 
inches  deep,  2iy2~inehes 
wide 


TALKING  MACHINE 

THE  PARAMOUNT  VALUE 

The  Vita-nola  is  entitled  to  be  termed  as  this,  for  it  represents  the 
maximum  in  talking  machine  construction.  It  is  made  by  men  with 
experience,  who  know  what  the  public  demands.  The  motors  are  the 
best  obtainable,  insuring  perfect  mechanism.  This  is  the  vital  point  to 
the  dealer. 

Anticipate  your  Fall  requirements  now  and  get  your  order  in  for  future  delivery.  Our 
new  models  are  ready  and  they  are  wonderfully  attractive.  If  you  want  the  agency  for  the 
"live  "  phonograph  line,  write  us  at  once.  The  Vita-nola  is  made  in  seven  styles.  Retail  at 
$25.00  to  $175.00. 

Get  our  Catalogue  NOW ! 
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CHICAGO  COVER  BALANCE  NO.  2 


Remember  the  Retail  Salesman 

Every  manufacturer  and  every  talking  machine  merchant  is  emphati- 
cally interested  in  a  quick  "turnover",  because  of  the  greater  profits. 

But  every  manufacturer  and  dealer  should  remember  the  rate  of  "turnover" 
depends  primarily  on  the  retail  salesman — on  the  ease  with  which  he  can  convince 
the  prospective  buyer  of  the  merits  of  this  or  that  machine. 

In  this  connection,  a  very  valuable  "selling  point"  accrues  to  the  machine  equipped 
with  the  marvelous  self-balancing  lid — to  the  machine  whose  cover  has  no  catch, 
because  it  automatically  balances  in  any  desired  position. 


CHICAGO  HINGED  COVER  SUPPORT  AND  BALANCE  CO. 

2242  WEST  69th  STREET,  CHICAGO,  ILL. 
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they  were  willing  to  make  the  sacrifice  in  an 
effort  to  give  their  customers  better  records  than 
they  had  heretofore  been  able  to  secure  under 
the  old  approval  plan  which  allowed  the  indis- 
criminate use  of  all  kinds  of  needles. 

Needle  Business  Good 

S.  A.  Ribolla,  sales  manager  of  the  Central 
West  division  of  the  Otto  Heineman  Phono- 
graph Supply  Co.,  returned  on  Saturday  of  last 
week  from  Elyria,  O.,  where  he  attended  a  meet- 
ing of  the  company's  sales  managers  which  was 
held  in  their  home  office  in  that  city.  Otto 
Heineman,  president  of  the  company,  and  P. 
Catucci,  mechanical  expert  of  the  Meisselbach 
plant,  were  also  present.  Mr.  Ribolla  says  that 
the  needle  business  is  booming  at  their  new  fac- 
tory, and  that  the  demand  for  needles  is  getting 
greater  than  ever.  The  new  motors  contain 
many  minor  improvements  which  spell  much  in 
aggregate  satisfaction.  Business  is  very  good, 
according  to  Mr.  Ribolla,  and  is  steadily  increas- 
ing in  volume. 

Receives  Congratulations 

F.  A.  Aylesworth,  manager  of  the  Sonora  de- 
partment of  the  Julius  Bauer  Piano  Co.,  who  is 
slowly  recovering  from  an  attack  .  of  "glad- 
handitis"  recently  brought  on  by  exposure  to 
congratulating  friends  when  announcement  was 
made  of  the  arrival  of  baby  Virginia  Anne  at 
his  home,  says  that  while  business  has  been 
very  good  for  the  past  month  the  indications 
are  that  this  fall's  trade  will  be  heavier  than 
that  of  preceding  years. 

Chas.  J.  Orth,  who  handles  the  Sonora  ex- 
clusively in  Milwaukee,  was  a  visitor  to  Chicago 
on  Wednesday  of  last  week. 

Good  Pathe  Business 

R.  O.  Ainslie,  manager  of  the  phonograph 
division  of  Hallet  &  Davis  Piano  Co.,  reports 
that  the  Pathe  dealers  are  working  with  them 
to  a  man  this  year  and  are  sending  in  their 
orders  without  the  usual  urging.  Orders  are 
coming  in  very  fast,  and  are  steadily  increasing 


each  day,  and  this,  according  to  Mr.  Ainslie,  is 
due  to  the  unusually  large  amount  of  fall  busi- 
ness in  sight,,  and  that  the  dealers  are  stocking 
up  in  order  to  avoid  the  threatened  freight  em- 
bargo. 

J.  A.  Tidmarsh,  special  representative  of  the 
phonograph  division  of  Hallet  &  Davis  Piano 
Co.,  with  headquarters  in  Chicago,  who  has  just 
returned  from  a  two  weeks'  trip  through  Mich- 
igan, Illinos,  Indiana  and  Iowa,  says  business 
throughout  those  States  is  very  good,  and  the 
dealers  are  placing  large  orders  for  immediate 
shipment. 

H.  N.  McMenimen,  Western  representative  of 
Pathe  Freres  Co.,  who  is  on  a  trip  through  the 
West  that  will  take  him  as  far  as  Denver,  was 
a  Chicago  visitor  this  week. 

Attempt  to  Rob  Executive  Offices  of  Empire  Co. 

The  latter  part  of  September  an  attempt  at 
robbery  was  made  in  the  executive  offices  of 
the  Empire  Talking  Machine  Co.,  423  South  Wa- 
bash avenue.  Very  late  Sunday  night  a  Pinker- 
ton  man  walking  along  Wabash  avenue  was 
startled  to  hear  a  terrific  crash  of  glass,  and 
as  the  noise  came  from  an  office  building  he 
realized  that  mischief  must  be  afoot.  He  en- 
tered the  building  via  the  back  route,  and  on 
reaching  the  fourth  floor  discovered  the  main 
door  leading  into  the  Empire  Co.  offices  had 
been  smashed  in.  Further  investigation  showed 
that  the  burglars  had  made  a  successful  get-away 
through  the  fire  escape  after  having  searched 
all  the  desks  in  the  office  and  after  having  tam- 
pered unsuccessfully  with  the  safe. 

The  next  day  John  H.  Steinmetz,  president  of 
the  Empire  Co.,  arrived  and  found  that  the  rob- 
bers had  searched  through  even  the  smallest 
boxes  in  every  desk  drawer,  but  that  they  had 
apparently  discovered  nothing  which  they  be- 
lieved would  be  "salable  without  a  trace." 
Better  Business  This  Year 

W.  Hadert,  manager  of  the  Chicago  branch 
of  the  Sonora  Phonograph  Corp.,  says  that  they 


are  doing  bigger  business  this  year  than  they 
did  at  the  same  time  last  year  or  the  year  pre- 
vious. Sonora  dealers  throughout  Illinois  and 
Indiana  will  receive  material  benefit  from  the 
extensive  advertising  campaign  about  to  be 
launched  in  the  local  newspapers  of  these  two 
States.  Each  Sonora  dealer  will  have  an  ad- 
vertisement in  his  home  town  paper,  and  this 
ought  to  get  him  a  good  portion  of  the  business 
of  the  contiguous  territory.  Mr.  Hadert  says 
that  they  have  recently  opened  a  large  jobbing 
account  with  the  Kiefer-Stuart  Drug  Co.,  of  In- 
dianapolis, who  will  handle  the  Sonora  exclu- 
sively. 

J.  W.  Jones,  president  of  the  Jones  Motrola 
Co.,  was  a  Chicago  visitor  on  Saturday  of  last 
week. 

Empire  Records  Doing  Well 

In  an  interview  with  The  World  this  month, 
John  H.  Steinmetz,  president  of  the  Empire  Co., 
reported  a  very  booming  condition  in  the  dealer 
distribution  of  the  new  Empire  records.  Mr. 
Steinmetz  now  feels  convinced  of  the  permanent 
success  of  these  records  and  announces  that  the 
Empire  Co.  are  preparing  to  bring  out  their  first 
record  supplement  in  the  early  part  of  Novem- 
ber. 

Mr.  Steinmetz  recently  returned  to  Chicago 
after  a  short  trip  to  Indianapolis,  where  he  ar- 
ranged with  the  Empire  factories  for  a  large  pro- 
duction of  machines  in  order  that  the  big  fall 
deliveries  may  be  effected  without  a  hitch. 
Presents  Victrola 

Lawrence  V.  B.  Ridgeway,  Pacific  Coast  rep- 
resentative of  Lyon  &  Healy,  while  upon  his 
recent  stay  in  Chicago  arranged  for  the  pres- 
entation of  a  table  Victrola  to  one  of  the  com- 
panies at  the  Fort  Sheridan  training  camp.  Ac- 
cording to  reports  the  little  machine  is  kept  go- 
ing every  minute  the  men  can  spare. 

J.  L.  Abbott  Elated 

When  called  upon  by  The  World  this  month 
(Continued  on  page  81) 


tj»tj  tj»t]  tjg^:  ij«^3  t^gjj  t^S^i  tjg^j  tjgjj  tjgjj  ygjj  ijgjjtjgjtj  tjgjj  t^g^i  tjgAi  ijgAi  tjavj  !Ag<i  t-vgjj  tjj^u    Lvat^j  u^-ai  cAgAi    tAgjJ    Lvg^j  Ljjtjo  ^a^j  >.r^j  'a*27^^9 

i 
i 


TRANSFER  NAME-PLATES 

We  make  the  Transfer  Name -Plates  and  Trade-Marks  for 
the  largest  talking  machine  manufacturers  in  this  country  and 
for  dealers  in  every  state. 

YOUR  NAME,  Mr.  Dealer,  on  every  machine  brings  the  owner 
back  to  you  for  records  and  his  friends  to  you  for  a  machine. 
Samples,  Suggestions  and  Sketches  Furnished  Free 

THE  MEYERCORD  COMPANY,  CHICAGO 

Largest  Manufacturers  of     DEC  ALC01M!  ANI A     Transfer  Name-Plates 


Transfer  Name-Plates 
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The  foundation  for 

Perfect  Service 

VICTROLAS  FIBRE  NEEDLES 

VICTOR  RECORDS  FIBRE  NEEDLE  CUTTERS 

ALBUMS  and  RECORD  CABINETS 

Advertising  Plans  That  Sell  Victor  Products 

LYON  &  HE AL Y 

Victor  Distributors 

CHICAGO 
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J.  L.  Abbott,  president  of  the  Chicago  Hinged 
Cover  Support  &  Balance  Co.,  announced  that 
the  demand  for  the  latest  model  of  the  Chicago 
Cover  Balance  No.  2  was  keeping  the  com- 
pany's plant  decidedly  busy.  "We  find,"  said 
Mr.  Abbott,  "that  the  manufacturers  throughout 
this  country  and  Canada  realize  the  value  of 
equipping  their  machines  with  a  device  that  pro- 
vides as  valuable  a  'selling  point'  to  the  retail 
salesman  as  does  the  Chicago  cover  and  balance. 
The  newer  concerns  in  the  field  find  sales  are 
produced  in  much  quicker  time  when  the  sales- 
men have  machines  to  sell  possessed  of  distinct 
advantages,  the  value  of  which  the  public  is 
quick  to  realize." 

Salter  Cabinets  Adaptable 

The  Salter  Mfg.  Co.,  of  this  city,  are  now 
manufacturing  the  various  style  cabinets  which 
appear  in  their  catalog  for  the  Victrola  No.  IX 
in  a  new  way,  which  makes  these  specially  con- 
structed cabinets  adaptable  for  either  the  old 
Victrola  IX  or  the  new  Victrola  IXa. 

John  F.  Mortensen,  president  of  the  Salter 
Mfg.  Co.,  reports  that  orders  are  piling  up  for 
the  various  Salter  record  cabinets  in  a  way  which 
keeps  the  capacity  of  the  large  Salter  plant 
pushed  to  the  utmost.  He  remarked  further: 
"There  is  one  thing  very  evident,  namely,  that 
the  wise  dealers  are  going  to  get  in  their  orders 
for  record  cabinets  right  away  in  order  to  pro- 
tect themselves  against  transportation  troubles 
which  are  all  likely  to  prevail  a  little  later 
on.  We  have  been  constantly  warning  our 
many  dealers  of  this  fact  and  find  that  a  good 
portion  of  our  clientele  appreciate  the  condi- 
tions and  are  playing  on  the  'safe  and  sane' 
side  in  that  they  are  ordering  now." 

Roberts  Joins  Aviation  Corps 

J.  G.  Roberts,  former  executive  of  the  Chi- 
cago Metal  Products  Co.,  during  the  last  month 
terminated  his  relations  with  this  company  in 
order  to  enter  the  aviation  corps  of  the  U.  S. 
Army.  At  present  Mr.  Roberts  is  located  in  the 
aviation   training   camp   at   Camp  Champaign. 
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Most  of  the  duties  which  formerly  fell  to  J.  G. 
Roberts  are  now  cared  for  by  his  brother,  C. 
F.  Roberts,  who  is  secretary  and  treasurer  of 
the  company. 

Mandel  Co.  Issues  Timely  Advice 
A  unique  letter  has  recently  been  sent  out 
from  the  office  of  the  Mandel  Mfg.  Co.,  located 
at  501  South  Laflin  street,  Chicago.  The  letter- 
head is  a  multi-colored  home  scene  in  which 
several  couples  are  dancing  to  the  tune  of  a 
Mandel  machine.  A  significant  part  of  this  let- 
ter, which  has  been  sent  to  all  Mandel  dealers, 
reads: 

"And  from  now  until  Old  Saint  Nick  comes 
jingling  merrily  along,  folks  will  be  thinking 
about  phonographs. 

"The  progressive  dealer  is  he  who  knows  how 
to  change  the  thought  into  action. 

"Prepare  NOW!  Don't  wait!  Lay  in  a  rea- 
sonable stock  to  meet  the  natural  demand  of 
your  own  trade.  Look  ahead  of  the  present. 
Think  of  the  possible  delays  in  transit,  due  to 
abnormal  shipping  conditions.  Help  us  to  pro- 
tect you  for  your  needs  each  month  of  the  pres- 
ent year. 

"The  preceding  paragraph  is  a  vitally  impor- 
tant one.    Read  it  again!" 

Crompton  Sells  U.  S.  Bonds 

Among  the  most  active  salesmen  who  "de- 
scended on  the  loop"  in  the  endeavor  to  make 
the  new  Government  Bond  issue  a  super-suc- 
cess was  J.  J.  Crompton,  of  the  Meyercord  Co., 
of  Chicago.  Mr.  Crompton's  patriotism  has  led 
him  to  devote  many  hours  for  many  days  to  this 
highly  commendable  activity. 

New  Incorporation  Formed 

The  latter  part  of  September  the  "Republic 
Phonograph  Co.  of  Illinois"  was  incorporated 
with  a  capital  stock  of  $250,000.  This  company 
has  taken  over  all  the  assets  and  liabilities  of 
the  Republic  Phonograph  Co.,  and  in  addition 
has  acquired  the  property  of  a  cabinet  factory 
located  in  Chicago.  The  officers  of  the  new  Re- 
public Co.  are  H.  T.  Schiff,  president;  Alton  P. 


Ripley,  vice-president;  and  A.  S.  Perrier,  secre- 
tary and  treasurer.  Mr.  Ripley  is  a  retired  cap- 
italist, Mr.  Perrier,  a  former  mining  engineer, 
who  has  just  returned  from  Mexico,  and  Mr. 
Schiff  is,  of  course,  well  known  in  the  talking 
machine  trade  on  account  of  his  many  years  of 
activity  in  this  industry.  The  new  Republic 
Co.  will  continue  to  manufacture  the  identical 
line  of  the  old  Republic  Co.  and  expects  to  add 
several  new  models  in  the  near  future.  The 
acquisition  of  the  Empire  plant  means  that  the 
Republic  Co.  will  now  be  in  the  cabinet  field 
as  well  as  in  the  machine  field. 

Vitanola  Co.  Active 

Intensive  activity  prevails  throughout  the 
large  factory  of  the  Vitanola  Talking  Machine 
Co.,  of  Chicago.  The  cause  of  this,  as  Jeffrey 
Schiff,  president  of  the  company,  puts  it,  lies 
in  the  fact  that  the  Vitanola  Co.  intends  not 
only  to  deliver  the  large  orders  which  are  al- 
ready in  hand,  but  to  be  able  to  deliver  prompt- 
ly many  large  orders  which  are  sure  to  pile  in 
during  the  next  thirty  or  forty  days. 

Big  Brunswick  Advertising  Campaign 

The  Brunswick-Balke-Collender  Co.  started  a 
wonderful  magazine  advertising  campaign  with 
a  striking  double-page  spread  in  the  Satur- 
day Evening  Post  of  September  29.  From  now 
on  until  the  holidays  there  will  be  a  continual 
fire  of  forceful  pages  and  double  pages  in  such 
periodicals  as  the  Post,  Colliers,  Literary  Di- 
gest, Outlook,  Leslie's,  Life,  The  Independent, 
and  The  Etude.  The  campaign  is  receiving  the 
hearty  co-operation  of  the  dealers  in  the  way 
of  utilization  of  retail  copy  in  their  local  papers 
tying  up  closely  with  the  magazine  advertising. 

Kenneth  C.  Smith,  an  advertising  man  of  long 
experience,  especially  along  lines  of  co-opera- 
tion with  the  dealer,  has  been  made  advertis- 
ing manager  of  the  Brunswick-Balke-Collender 
Co.  and  has  some  comprehensive  plans  in  hand 
which  will  prove  of  vital  interest  to  the  trade. 
An  immense  twenty-four  sheet  poster  for  bi  11- 
(C on  tinned  on  page  83) 


THE  WORLD! 


The  World 


m       The  Sensational  Seller 


"  The  Phonograph  That 


Retailers  who  are  now  exhibit- 
ing the  remarkable  WORLD 
Phonograph  know  all  that  is 
necessary  to  insure  rapid  sales 
is  to  exhibit  this  unusually  ar- 
tistic instrument  and  give  a 
demonstration  of  its  wonderful 
tonal  volume. 

Each  sale  will  mean  a  good 
profit  and  a  pleased  and  per- 
manent customer. 

No.  100,  here  illustrated, 
throughout  of  5-ply  Mahogany ; 
perfect  double-spring,  noiseless 
motor  construction.  Automatic 


No.  100 

48"  High,  21"  Wide,  22"  Deep 
Retail  Price,  $100 


Phonograph 

of  the  Musical  Market 

Plays  Any  Record" 


cover  support  and  WORLD 
automatic  phonostop. 

Send  for  illustrated  catalog 
giving  complete  description  of 
our  famous  No.  75, 100  and  125 
WORLD  Phonographs,  also 
the  superb  No.  175  Art  Craft 
Reed  instrument. 

We  can  show  you  how  to  en- 
large your  phonograph  sales 
and  profits.  Write  at  once 
for  catalog  and  full  information 
about  our  exceptional  selling 
plans. 


WORLD  PHONOGRAPH  CO. 


m     General  Offices  and  Factory,  736-738  Tilden  St. 
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Insures  phonographic  selling 
success  because  of  these  things: 

The  financial  stability  and  reputation 
of  the  makers. 

The  superiority  of  the  instrument, 
embracing  all  the  "wanted  features." 

The  co-operation  and  support  given 
you.  The  National  advertising  that 
creates  sales. 

Protection  as  to  territory. 

Prompt  deliveries  at  all  times. 

Get  Our  Proposition 

A  postal-card  request  will  bring  you  The 
Brunswick  Proposition  which  discusses  in  detail 
the  superiority  of  The  Brunswick  and  the  sales 
effort  back  of  it.  Write  today. 

THE  RRUNSWICK-RALKE-r OLLENDER  CO. 

iCHICAGoJJ       SAN  FRANCISCO       MJ  NEW  YORK  \j      CINCINNATI  V/ 
BRANCH  HOUSES  IN  PRINCIPAL  CITIES  OF  UNITED  STATES,  CANADA,  MEXICO,  FRANCE 

623-633  South  Wabash  Avenue,  Chicago 

29  W.  32d  St.,  New  York  7th  and  Main  Sts.,  Cincinnati 

CANADIAN  DISTRIBUTORS: 
Musical  Merchandise  Sales  Co.,  80  York  Street,  Toronto 


The 
Trade 


Wi 


inners 


Pathe 
Records 


II 


The 

Business 
Builders 
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Coupled  with  The  Brunswick  are 
Pathe  Records.      An  ideal  combination. 

Pathe  Records  are  world  famous  and  present 

many  artists  heretofore  unknown  to  the  American  public. 

Being  extensively  advertised  these  records  are  in  great 
demand.  This  means  additional  profit  and  prestige. 

There  are  some  localities  where  we  are  looking 
for  dealers  for  this  money  making  com- 
bination.   Write  or  wire  today 
for  The  Brunswick 
Proposition. 
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board  use  will  soon  proclaim  the  Brunswick 
gospel  from  the  Atlantic  to  the  Pacific  and 
from  Canada  to  the  Gulf.  It  is  an  exceptionally 
daring  design.  A  colossal  Brunswick  phono- 
graph looms  in  the  foreground,  and  at  one 
side  the  majestic  figure  of  a  war  god  is  seen 
in  listening  posture.  The  treatment  is  artistic 
and  dramatic  in  the  extreme.  "Music  Hath 
Charms"  is  the  significant  legend.  The  caption 
is  "The  Brunswick  plays  all  records." 

Other  Brunswick  Happenings 

Harry  B.  Bibb,  sales  manager  of  the  phono- 
graph department  of  the  Brunswick-Balke-Col- 
lender  Co.,  announces  that  contracts  have  just 
been  closed  for  the  establishment  of  an  exclu- 
sive Brunswick  Shop  in  Minneapolis,  which  will 
be  conducted  along  the  same  lines  as  that  of 
the  Wallace  Brown  Co.,  of  Detroit,  and  the 
All  Record  Phonograph  Co.,  of  Indianapolis. 
It  will  be  operated  by  the  firm  of  Nye  &  Nye, 
composed  of  Wallace  Nye,  a  former  Mayor  of 
Minneapolis,  and  his  son,  who  was  formerly  con- 
nected with  the  Pathe  interests  in  Minneapolis. 

A.  D.  Kendrick,  who,  with  R.  J.  Waters,  has 
had  charge  of  the  work  of  establishing  Bruns- 
wick Shops  throughout  the  country,  is  now  in 
the  East  arranging  for  a  more  intensive  cam- 
paign in  that  section.  While  orders  are  filled 
by  the  different  branches,  all  salesmen  are  now 
reporting  direct  to  the  Chicago  office. 

R.  J.  Waters  was  recently  called  to  Kansas 
City,  his  home,  by  the  army  draft,  and  has  been 
assigned  to  Camp  Funston. 

George  F.  Stanke,  manager  of  the  new  Bruns- 
wick Shop,  of  Indianapolis,  operated  by  the  All 
Record  Phonograph  Co.,  which  will  open  on  the 
15th,  was  a  visitor  at  headquarters  this  week. 

The  Burgess  Carpet  Co.,  of  Wheeling,  W. 
Va.,  had  a  most  attractive  exhibit  of  Brunswick 
phonographs  in  their  booth  at  the  recent  State 
Fair.  J.  A.  Endrie,  of  the  Brunswick  forces, 
was  in  attendance. 

A  letter  sent  out  to  the  Brunswick  dealers  by 
Sales  Manager  Harry  B.  Bibb,  called  attention 
to  the  fact  that,  although  it  was  only  a  little 
over  a  year  ago  that  the  first  Brunswick  ma- 
chine was  shipped,  they  now  have  nearly  1,000 
dealers  in  the  United  States.  The  factories  are 
working  at  the  rate  of  twenty-four  hours  a  day 
to  supply  the  demand.  The  dealers  now  on 
the  list  will  be  taken  care  of  first,  and  then  if 
the  new  ones  who  are  being  established  at  the 
rate  of  several  a  day  can  be  supplied  this  will 
be  done.  Mr.  Bibb  refers  to  "the  biggest  fall 
and  winter  season  in  the  history  of  the  trade," 
and  the  condition  prevailing  in  transportation 
facilities,  urging  dealers  to  anticipate  their  needs 
and  place  orders  at  once. 

Advertising  Unique  Sales  Plan 

The  Violaphone  Talking  Machine  Co.,  606 
Consumers  Building,  is  marketing  the  Viola- 
phone  talking  machine  on  a  unique  proposition. 
Agencies  will  only  be  given  to  those  who  will 
agree  to  use  their  advertising  and  selling  plan 
which  is  known  as  the  Violaphone  Savings  Plan. 
"The  object  of  this  plan,"  said  General  Manager 


The  Perfect  Automatic  Brake 

New  Styles 
To  Fit 

All  Makes  of 
Tone-Arms. 
Now  Ready 
for  Shipment. 

Patented  Aug.  28.  '17 
Simple  construction.  Easily  attached.  No 
Talking   Machine  complete  without  it. 

Samples  $1.00  each,  cash  with  order. 
Stale  make  of  tone-arm  used. 
Write  for  attractive  quantity  prices. 

PERFECT  AUTOMATIC  BRAKE  CO. 

Room  400,  425  S.  Wabaih  Ave.,  Chicago 


H.  N.  Newell,  "is  to  move  our  product  from 
the  dealer  to  the  customer.  It  has  banking  fea- 
tures connected  with  it  which  make  it  highly 
attractive  from  an  advertising  standpoint  and 
also  lends  a  security  to  the  high  payment  con- 
tracts which  any  bank  will  readily  recognize." 
The  company  are  also  jobbers  of  Gennett  rec- 
ords and  a  line  of  accessories. 

New  Marshall  Field  Department 
The  talking  machine  department  of  Marshall 
Field  &  Co.  retail  has  been  moved  from  the 
third  to  the  fifth  floor,  where  beautiful  quarters 
have  been  provided,  far  exceeding  the  former 
ones  in  elegance  and  convenience. 

Secure  Patents  on  Automatic  Brake 
The  Perfect  Automatic  Brake  Co.,  of  this  city, 
announces  that  it  has  been  granted  United 
States  patents  on  its  automatic  brake,  which  is 
covered  by  no  less  than  twenty-three  broad 
claims.  This  very  simple  and  practical  brake  is 
now  being  used  to  great  success  by  a  number 
of  manufacturers,  the  list  of  which  is  constantly 
increasing. 

Big  Demand  for  Wade  Needle  Cutters 

The  demand  from  the  jobbers  for  Wade  fiber 
needle  cutters  is  so  great  that  the  factory  at 
3807  Lake  Park  avenue  is  working  steadily 
overtime  to  supply  the  demand.  This  cutter, 
which  is  made  in  two  models,  enjoys  great  pop- 
ularity, the  result  of  the  high  reputation  built 
up  during  the  years  it  has  been  in  the  market. 
As  stated  last  month,  the  business  is  being  con- 
tinued by  Mrs.  S.  O.  Wade,  who  was  her  late 
husband's  partner  in  the  firm  of  Wade  &  Wade. 
Two  Sons  in  Army 

William  H.  and  Milton  H.  Lyons,  both  sons 
of  James  I.  Lyons,  of  the  J.  I.  Lyons  Talking 
Machine  Shop,  left  for  Texas  on  Monday  of  this 
week  with  their  regiment,  the  First  Illinois  En- 
gineers. Both  boys  are  in  Company  "A,"  the  ■ 
former  a  private  and  the  latter  a  sergeant,  and 
for  the  past  two  months  they  have  had  a  good 
taste  of  active  duty  with  their  regiment  in  help- 
ing to  build  the  big  cantonment  at  Rockford. 
In  order  that  his  son  Milton  might  join  the  regi- 
ment, James  I.  Lyons,  the  father,  took  the  re- 
sponsibility of  supporting  his  wife  and  child. 
He  therefore  opened  a  new  store  at  3927  Irv- 
ing Park  boulevard,  and  put  her  in  charge  as 
manager.  It  is  known  as  Music's  Recreation 
Shop,  and  is  handling  the  Edison  line  exclu- 
sively. Previous  to  joining  the  army,  the  other 
son,  William  H.,  was  cashier  and  bookkeeper 
at  the  J.  I.  Lyons  shop  on  Lake  street. 

September  Business  Good 

P.  S.  Ridgway,  manager  of  the  Victrola  de- 
partment of  the  Cable  Piano  Co.,  says  that  busi- 
ness for  the  month  of  September  was  double 
that  of  August,  and  that  the  higher  priced  ma- 
chines especially  are  selling  very  good.  They 
anticipate  doing  big  business  this  season  with 
the  new  Victor  machines  of  the  period  styles 
just  announced.  The  stars  of  the  Chicago 
Grand  Opera  Co.  are  beginning  to  arrive,  and 
it  is  expected  that  their  coming  will  occasion 
the  usual  increased  demand  for  Victor  records 
by  these  artists. 

L.  H.  Scharps,  salesman  in  the  Victrola  de- 
partment of  the  Cable  Piano  Co.,  is  now  at 
Camp  Grant  at  Rockford. 

Columbia  News 

G.  W.  Hopkins,  general  sales  manager  of  the 
Columbia  Graphophone  Co.,  spent  a  day  in  Chi- 
cago recently,  visited  some  of  the  large  loop 
dealers  and  then  went  to  St.  Louis  and  Kansas 
City  with  District  Superintendent  H.  A.  Yerkes. 
Mr.  Hopkins  visited  a  number  of  the  Middle 
Western  branches  and  was  highly  pleased  with 
conditions  as  he  found  them. 

R.  C.  Peere,  formerly  of  the  Columbia's  Kan- 
sas City  office,  has  been  transferred  to  the  Chi- 
cago office  as  assistant  to  Manager  C.  F.  Baer, 
relieving  him  of  much  of  the  detail  work  and 
enabling  him  to  devote  himself  more  completely 
to  the  executive  duties  of  his  position. 

Mr.  Baer  expressed  himself  as  gratified  with 
the  volume  of  business  received  from  the  coun- 
try dealers  and  its  rush  character  indicating  that 
(Continued  on  page  85) 


The  Empire,  Model  B,  conceded  to  be  the  greatest 
value  ever  offered  at  $100.00 


One  Dealer  Says — 

"The  Empire  arrived  this  morning  in  good 
shape.  I  want  to  congratulate  you  on  having 
the  one  Real  Machine  on  the  market  and 
myself  on  being  able  to  pick  the  winner  from 
so  many  others  after  having  seen  them  and 
not  this  one.  I  am  glad  that  I  waited  and 
am  very  well  pleased  with  the  Empire 
Records." 


Another  Dealer  Writes — 

"Am  surely  delighted  with  the  Empire 
records,  and  for  natural  tone  and  smoothness 
they  surpass  any  record  I  have  ever  used,  and 
I  have  used  about  all  of  them,  and  am,  there- 
fore, in  a  position  to  judge  by  comparison." 


id  the 


Famous  Empire  Records 

Make  An  Ideal  Combination 


We  have  been  through  the  mill  of  expe- 
rience and  have  emerged  with  policies 
that  are  an  absolute  guarantee  of  success 
for  the  dealer.  Our  machines  and 
records  are  not  overpriced;  they  can  be 
sold  at  full  list  price  in  competition  with 
any  similar  machines  or  records  on  the 
market — bar  none. 

Write  for  descriptive  literature 
'  explaining    why     the  Empire 
agency   will    mean  permanent 
prosperity  for  you. 

Empire  Talking  Machine  Co. 

JOHN  H.  STEINMETZ.  Pres. 

429  S.  Wabash  Ave.  CHICAGO 


This  is  the  Empire  Motor — powerful  and  noiseless. 
The  motor  is  the  heart  of  any  talking  machine,  and 
Empire  Motors  are  DEPENDABLE 
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DEALERS!  ORDER  NOW! 

BE  PROTECTED  FOR  YOUR 
HOLIDAY  REQUIREMENTS 


Now  is  the  time  to  place  your  orders  for  delivery  during  the  fall 
months.  Shipments  will  be  heavy  this  fall  and  dealers  who  order 
now  will  assure  themselves  of  having  talking  machines  in  stock 
when  the  big  selling  season  comes  around. 

Investigate  now !  Get  our  complete  proposition.  Let  us  con- 
vince you  that  the  MANDEL  is  the  logical  talking  machine  for 
you  to  handle.  Even  if  you  are  already  selling  phonographs  of 
another  make,  the  Mandel  can  be  added  to  your  present  line 
with  added  profit  to  you. 

Over  Two  Thousand  Dealers 

realized  the  enormous  sales  possibilities  of  the  Mandel  phono- 
graph and  are  cashing  in  on  the  livest  proposition  ever  presented. 
Who  can  question  the  verdict  of  this  army — 2,000  strong — who 
have  placed  their  stamp  of  approval  on  the  MANDEL?  A  high- 
grade  phonograph,  selling  at  a  low  price,  giving  the  dealer  a  big 
margin  of  profit,  insuring  everlasting  satisfaction  to  the  ultimate 
purchaser — these  facts  prove  why  the  Mandel  phonograph  has 
forged  its  way  to  the  front  rank  in  the  talking  machine  industry. 

Built  By  One  Manufacturer 

The  Mandel  machine  is  Mandel  made.  Every  part  is  manufac- 
tured by  us — not  merely  assembled.  Every  single  part  is  produced 
under  our  own  supervision  by  experts  in  the  art  of  phonograph 
construction. 

The  Mandel  phonograph  embodies  everything  that  represents  real 
talking  machine  value — cabinets  of  supreme  elegance,  motors  of 
wonderful  efficiency,  tone  arms  and  reproducers  that  are  scien- 
tifically correct.  As  manufacturers  we  guarantee  every  Mandel 
phonograph  to  give  satisfaction. 

There  is  no  divided  responsibility  in  the  manufacture  of  the 
Mandel  phonograph.    We  make  it — we  guarantee  it. 


Model  No.  3 
$100 

This  model  stands  49/^  inches  high  on  casters,  is  24  inches 
deep  and  23  inches  wide,  finished  in  genuine  Mahogany  or 
genuine  Quarter  Sawed  Oak. 


Read  What  One  Prominent  Dealer  Says  : 

We  made  a  thorough  investigation  of  the  various  phonograph  propositions  that  were  submitted 
to  us  when  we  decided  to  put  in  a  line,  investigating  a  number  of  samples  that  were  sent  to  us  and 
making  a  trip  to  Chicago  seeking  information  on  them. 

We  decided  on  the  Mandel  machine  because  we  believe  it  is  the  best  value  for  the'  money  in 
the  market.  We  made  a  thorough  investigation  of  their  plant  and  saw  the  product  being  produced 
in  every  detail  and  are  convinced  that  they  are  putting  the  right  material  into  their  machines  and 
that  they  are  built  for  continuous  service.  Their  cases  are  beautifully  finished  and  very  attractive 
in  design.  > 

Their  motors  are  excellently  constructed  and  we  are  confident  that  they  will  stand  up  under 
severe  use  and  require  the  least  amount  of  adjustment  and  repairs.  Their  reproducer  is  good  and 
the  fact  that  their  machines  play  any  record  is  a.  splendid  selling  point. 

We  have  sold  a  number  of  machines  since  we  put  the  line  in  and  they  are  all  giving  good  satis- 
faction and  we  are  thoroughly  satisfied  with  our  decision  in  the  matter.    NAME  ON  REQUEST. 

[andel  Manufacturing  Co.,  inc. 


General  Offices  : 

501-511  S.  LAFLIN  STREET 

CHICAGO,  ILL. 


New  York  Display  Rooms: 

41  UNION  SQUARE 
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goods  were  moving  rapidly  with  them.  He  re- 
ports excellent  results  from  the  new  daily  paper 
advertising  campaign  of  the  Columbia  and  ex- 
hibits with  pride  the  remarkable  display  copy 
which  is  being  placed  in  fifty  dailies  -in  the 
Chicago  territory  occupying  a  thousand  line 
space  once  a  week,  which  will  carry  the  Co- 
lumbia gospel  in  strong  human  interest  an- 
nouncements right  up  to  the  holidays. 

New  Chicago  Talking  Machine  Co.  Traveler 

V.  K.  Tremblett,  a  capable  young  man  whose 
field  of  labor  has  hitherto  been  Des  Moines,  la., 
has  been  made  a  member  of  the  traveling  sales 
force  of  the  Chicago  Talking  Machine  Co.  with 
Indiana  and  Illinois  as  his  territory.  W.  T. 
Geissler,  who  has  traveled  these  States  since 
the  first  of  the  year,  is  now  in  the  office 
handling  sales  correspondence. 

T.  W.  Williams  now  has  charge  of  the  floor 
sales  at  the  Chicago  Talking  Machine  Co.,  suc- 
ceeding A.  M.  Lockridge,  who  is  now  a  student 
officer  at  Fort  Sheridan. 

Discusses  Trade  Conditions 

G.  P.  Ellis,  sales  manager  of  the  Chicago 
Talking  Machine  Co.,  returned  this  week  from 
a  two  weeks'  vacation.  Accompanied  by  his 
wife  he  spent  a  great  deal  of  the  time  motor- 
ing in  Michigan  and  Indiana,  stopping  fre- 
quently long  enough  to  satisfy  his  passion  for 
golf.  In  referring  to  business,  Mr.  Ellis  said 
that  while  shipments  from  the  factory  now  on 
the  way  will  relieve  the  situation  measurably, 
the  supply  is  entirely  inadequate  to  the  demand 
and  the  prospects  are  that  the  shortage  will  be 
much  greater  than  last  year.  An  encouraging 
feature  of  this  situation  is  that  the  dealers  are 
concentrating  on  record  sales  as  never  before 
and  that  the  percentage  of  record  business  to 
total  business  is  much  larger  than  at  any  time 
in  the  history  of  the  trade. 

The  announcement  of  the  new  period  styles 
by  the  Victor  Co.  has  been  received  with  great 
satisfaction  by  larger  dealers.  They  will  solve 
the  demand  for  period  designs  harmonizing  with 
the  furniture  and  decorations  of  fine  homes. 


D.  A.  Creed,  vice-president  of  the  Chicago 
Talking  Machine  Co.,  started  on  his  vacation 
this  week  and  will  be  in  attendance  at  the 
World's  Series  games  in  Chicago  and  takes  the 
train  Sunday  night  in  order  to  witness  the 
World's  Series  in  New  York.  That  is  being  a 
baseball  "fan"  with  a  vengeance.  He  will  spend 
the  balance  of  his  vacation  at  French  Lick 
Springs,  Ind. 

A.  D.  Geissler,  president  of  the  Chicago  Talk- 
ing Machine  Co.,  has  been  spending  the  week 
in  Chicago  and  will  witness  the  World's  Series 
here  and  will  return  Sunday  to  New  York. 
Wade  a  Militia  Officer 

W.  H.  Wade,  of  the  Wade  Talking  Machine 
Co.,  proprietor  of  the  Grafonola  Shop,  has  just 
been  appointed  Regimental  Adjutant  of  the  new 
Fourth  Infantry  of  the  Illinois  Reserve  Militia, 
which  has  just  been  organized  with  about  a 
thousand  men.  Mr.  Wade  was  chosen  for  the 
position  because  of  his  long  experience  as  a 
militia  officer.  This  will  make  the  Grafonola 
Shop  at  12  North  Michigan  avenue  practically 
the  headquarters  of  the  new  regiment  until  such 
time  as  arrangements  for  an  armory  can  be 
made. 

L.  B.  McDonald,  an  experienced  talking  ma- 
chine man,  has  been  placed  in  charge  of  the 
promotional  department  of  the  Grafonola  Shop 
and  will  have  charge  of  the  outside  salesmen. 
He  is  now  planning  for  an  exhibit  that  will 
occupy  a  large  double  booth  at  the  Household 
Show,  which  will  be  held  at  the  Coliseum  Oc- 
tober 18  to  31. 

Lyceum  Exhibit  Successful 

W.  T.  Houston,  assistant  manager  of  the 
Brunswick  Phonograph  Shop,  who  demonstrated 
the  value  of  the  talking  machine  as  an  enter- 
tainer at  the  Chautauqua  of  the  International 
Lyceum  Association,  which  was  held  at  the  La- 
Salle  Hotel  last  month,  says  that  the  demonstra- 
tion was  very  successful  and  was  highly  appre- 
ciated by  the  members  of  the  association.  A 
$1,200  Brunswick  machine  was  used,  and  rec- 
ords especially  prepared  for  the  occasion  by  such 


artists  as  Miss  Faulkner,  the  story' telling  lady, 
and  William  Howard  Taft,  were  used  to  demon- 
strate to  the  members  the  value  of  having  their 
vqices  recorded.  The  machine  was  also  used 
in  the  Red  Room  of  the  hotel  for  the  after- 
noon dances. 

The  Brunswick  Phonograph  Shop  will  soon 
enlarge  their  window  space  in  order  to  have 
more  room  for  display.  Business  at  this  place 
is  showing  a  marked  advance  of  late,  says  W. 
T.  Houston,  assistant  manager,  and  is  getting 
better  every  day. 

New  Members  of  Sales  Force 

The  Talking  Machine  Shop  has  recently  added 
three  new  members  to  its  sales  force.  They  are 
F.  H.  Nail,  who  was  with  them  last  winter  and 
has  again  joined  the  force;  Chester  Zweng,  who 
spent  the  best  part  of  the  last  seven  years  with 
C.  A.  Fenn,  of  Bloomington,  111.;  and  Miss 
Martha  Lightfoot.  Miss  Lightfoot  was  in 
charge  of  the  Woodlawn  Talking  Machine  Shop 
for  the  past  year  and  a  half  and  made  the  change 
because  of  the  fact  that  Mr.  Walker,  the  pro- 
prietor, was  subject  to  draft,  and  therefore 
closed  the  shop. 

A  Visitor  From  Pittsburgh 

George  S.  Hards,  manager  of  the  talking  ma- 
chine department  of  the  W.  F.  Frederick  Piano 
Co.,  Pittsburgh,  was  a  visitor  this  week.  He 
spent '  considerable  time  visiting  the  various  re- 
tail stores  and  gathering  ideas.  Mr.  Hards  is 
not  only  in  charge  of  the  talking  machine  de- 
partment of  the  Pittsburgh  store  of  the  com- 
pany but  also  of  six  branches,  at  Youngstown, 
Ohio,  Butler,  Johnstown,  Greensburg  and  Keys- 
port. 

Emerson  Demand  Increasing 

F.  W.  Clement,  manager  of  the  Chicago  office 
of  the  Emerson  Phonograph  Co.,  says  that  the 
business  of  September  was  double  that  of 
August,  and  that  orders  are  coming  in  very  fast 
from  the  out-of-town  trade,  which  goes  to  show 
that  the  dealers  are  stocking  up  in  anticipation 
of  the  big  business  in  sight  this  fall.  The  new 
Eastern  factory,  which  will  be  completed  shortly, 
will  increase  the  output  three-fold.  The  Middle 
(Continued  on  page  87) 


PHONOGRAPH 

(New  Model  C) 


$7 


Stewart  Military  $  ^  75 
Special,with  Case    O  Extra 

THE  IDEAL  HOLIDAY  SPECIAL 


Live  dealers  in  every  line 
make  big  profits  selling  the 
Stewart  Phonograph. 

DEALERS :  Get  busy  now.  Pre- 
pare for  the  holiday  demand  for 
Stewart  Phonographs. 

This  is  something  special  for  you. 
No  matter  what  business  you  are  in, 
you  can  sell  the  Stewart  Phono- 
graph. At  least,  you  should  sell 
them  during  the  holidays.  Make 
the  Stewart  Phonograph  your  big 
Christmas  Special. 

Feature  It— advertise  it— sell  It. 
It  is  a  big  leader  that  will  also 
draw  additional  trade  for  you. 

Thousands  will  be  sold  by  dealers 


during  the  next  two  months.  Enter- 
prising dealers  are  given  exclusive 
territory.  Application  should  be 
made  at  once. 

Live  dealers  see  in  the  Stewart 
Phonograph  an  unparalleled  oppor- 
tunity for  making  liberal  profits 
with  little  effort  on  their  part. 

Are  you  going  to  let  this  oppor- 
tunity go  by? 

Some  dealer  in  your  neighborhood 
is  going  to  make  many  profitable 
sales.  Will  you  supply  the  trade  in 
your  vicinity  or  will  your  competi- 
tor across  the  street  get  this  busi- 
ness? 

It  Is  the  dealer  who  gets  there 
first,  who  stocks  and  sells  Stewart 
Phonographs  at  once,  that  will  get 
the  cream  of  the  business. 


It's  up  to  you  to  decide  quickly — 
then  Act! 

The  regular  model  which  retails 
at  $7.75  will  be  a  very  popular  seller. 
It  is  ideal  for  home  use  and  makes 
an  exceptionally  fine  holiday  gift. 

The  Stewart  Military  Special 
which  retails  at  $11.50  will  be  in 
great  demand  because  of  its  many 
uses.  Thousands  will  be  sent  to 
the  boys  In  the  Army  and  Navy. 
It  is  most  suitable  as  a  gift  for 
Uncle  Sam's  fighting  men.  It  is 
easy  to  see  that  large  numbers  will 
be  sold. 

That  the  Stewart  Phonograph  fills 
every  requirement-  has  been  proven. 
It  gives  a  beautiful,  faithful  and 
natural  reproduction  of  all  kinds  of 
music,     including    popular  songs, 


marches,  dance  music  and  the  fin- 
est classical  and  operatic  selections. 
Prom  a  musical  standpoint,  the 
Stewart  Phonograph  fills  every  re- 
quirement perfectly. 

Because  of  its      superior  quali- 


and  very 
will  be  an 
easy  and  rapid 
seller.  The  price 
places  it  within 
the  reach  of  all. 
Send  your  or- 
to-day.  If 
you  want  exclu- 
s  1  v  e  territorj 
write  or  wire  at^ 
once. 


ties, 
it 


der 


moderate 


price, 


STEWART  PHONOGRAPH  CORP.,  327  Wells  Street,  CHICAGO,  U.  S.  A. 
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Fortify  Yourself  Against 

the  Holiday  Rush 

Act  now,  it  will  insure  a  record-breaking  Christmas 

business  for  you. 

We  have  on  hand  a  number  of  two  very  popular,  moderate  price 
models  in 

Wilson  Phonographs 

Models  A  and  B  (as  illustrated) 

They  are  popular  with  the  dealer  because  they  sell  on  sight;  make  a  good  profit, 
give  satisfaction  and  bring  customers  back. 

They  are  popular  with  the  public  because  of  their  beauty  of  tone,  handsome  large- 
cabinets,  superior  finish  throughout  and  real  worth. 

Write  at  once  or  wire  your  order  (subject  to  written  confirmation)  to  us  to 
hold  as  many  of  either  or  both  models  as  you  think  you  can  use.  We  will  reserve 
the  number  desired  and  advise  you  fully  regarding  price  and  terms. 

This  is  going  to  be  a  tremendous  season  for  phonograph  dealers.  Be  pre- 
pared to  secure  your  share.    Reserve  a  sufficient  number  of  these  instruments. 


I 


Illustrated  above 

MODEL  A 

Retails  at  $40.00 

Equipped  with  record  albums  at 

$1.00  extra  for  each  album. 

Woods — mahogany  finish,  also  golden 
oak  and  fumed  oak. 

Motor — double  spring. 

Equipment — plays  all  makes  of  disc 
records. 

Trimming — nickel  plated. 

Dimensions — height  39  inches,  depth 
IT/4  inches,  width  15/4  inches. 


Illustrated  at  right 

MODEL  B 

Retails  at  $60.00 

Equipped  with  record  albums  at 

$1.25  extra  for  each  album. 

Woods — mahogany  finish,  also  golden 
oak  and  fumed  oak. 

Motor — double  spring. 

Equipment — plays  all  makes  of  disc 
records. 

Trimming — nickel  plated. 

Dimensions— height  44  inches,  depth 
20yi  inches,  width  18^4  inches. 


This  Unconditional  Guarantee  Protects  You  and  Your  Customer 


It  is  backed  by  $30,000,000  capital.  Tell  your  cus- 
tomers about  it. 

"We  rely  upon  the  sportsmanship  of  the  American 
citizen.    If  any  article  of  our  manufacture  does  not  render 


the  service  or  satisfaction  which  you  as  its  purchaser  believe 
it  should  have  given,  a  refund  or  satisfactory  adjustment 
will  be  made  by  the  dealer  who  sold  it.  You  are  to  be 
the  sole  judge;  your  decision  is  ours." 


Main  Office 
CHICAGO, 
ILLINOIS 


Thos. E.Wilson  &  Co. 


Special 
Inducements 
to  Jobbers 
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West  territory  is  now  receiving  shipments  from 
the  Chicago  office,  which  now  carries  a  complete 
stock  of  records.  Mr.  Clement  has  been  making 
a  week's  trip  through  Wisconsin  and  Minnesota. 
Introduce  Novel  Selling  Idea 

The  Emerson  record  featuring  "I  Never 
Knew,"  the  big  hit  from  "Canary  Cottage"  now 
playing  at  the  Olympic  Theatre,  is  now  being 
sold  in  the  lobby  along  with  the  sheet  music. 
On  Sunday  night  this  idea  was  tried  out  for  the 
first  time  and  proved  so  successful  that  the  big 
hits  of  all  shows  booked  for  Chicago  whose 
songs  are  on  the  Emerson  records  will  be  sold 
in  this  manner. 

Visitors  and  Personals 

Albert  Mortensen,  formerly  in  charge  of  the 
record  department  of  the  Chicago  branch  of  the 
Columbia  Graphophone  Co.,  is  now  in  charge 
of  the  order  department  of  the  Salter  Mfg.  Co., 
of  which  his  brother,  John  F.  Mortensen,  is 
president.  F.  A.  Tatner,  who  for  the  past  six 
years  was  in  charge  of  the  stock  and  return 
goods  department  of  the  former  company,  now 
occupies  Mr.  Mortensen's  position. 

G.  P.  Ginnig,  formerly  with  Adam  Schaaf,  is 
now  manager  of  the  talking  machine  depart- 
ment at  The  Fair.  The  higher  priced  machines 
are  going  very  good  at  this  store. 

S.  W.  Knisely,  formerly  with  Rike  &  Kul- 
mer,  of  Dayton,  O.,  has  been  transferred  to  the 
talking  machine  department  of  Hillman's.  The 
talking  machine  departments  of  both  stores  are 
branches  of  the  National  Talking  Machine  Sales 
Corp.,  of  Boston. 

The  Chicago  friends  of  Harry  L,.  Beach,  of 
Fischer's  Music  Shop,  Kalamazoo,  are  congratu- 
lating him  on  his  recent  marriage.  He  will  be 
remembered  as  a  former  Victor  traveler.  Three 
years  ago  he  became  the  partner  of  Carl  L. 
Fischer  in  this  prosperous  business  at  Kala- 
mazoo. 

E.  T.  King,  recording  expert  for  the  Victor 
Co.  in  charge  of  foreign  recordings,  has  been 
in  Chicago  looking  up  talent. 

H.  P.  Vorkeller  is  a  recent  addition  to  the 
sales  force  of  the  retail  talking  machine  depart- 
ment of  Lyon  &  Healy. 

W.  H.  Alfring,  manager  of  the  Vocalion  de- 
partment of  the  Aeolian  Co.,  and  W.  V.  Swords, 
wholesale  manager  of  the  Aeolian  Co.,  were  re- 
cent Chicago  visitors. 

J.  F.  Collins,  head  of  the  recording  depart- 
ment of  Pathe  Freres,  with  headquarters  in  New 
York,  visited  the  phonograph  division  of  the 
Hallet  &  Davis  Piano  Co.  the  early  part  of  this 
week. 

Among  the  visiting  dealers  were  Royal  Roark, 
Greenville,  Ky.;  E.  F.  Schefft,  Chas.  H.  Schefft 
&  Sons,  Milwaukee,  Wis.;  L.  C.  Parker,  manager 
of  the  talking  machine  department  of  Gimbel 
Bros.,  Milwaukee;  James  Sandee,  manager  of 
the  talking  machine  department  of  the  L.  S. 
Donaldson  Co.,  Minneapolis;  C.  H.  Hartly, 
Gabon,  111.;  F.  Lovel,  of  the  Benjamin  Temple 
of  Music,  Deanville,  111.;  E.  V.  Ellington,  Free- 
port,  111.;  Ernest  Schefft,  of  Chas.  E.  Schefft  & 
Sons,  Milwaukee;  h.  M.  Kisselman,  of  Kissel- 


"Orotund" 

attachments  improve  the  tone  of  any  talk- 
ing machine.  Certainly  you  want  to  play 
your  favorite  record  on  your  talking  ma- 
chine. 

The  "Orotund"  outfits  will  play  Edison  or 
Pathe  records  on  the  Victor  and  Columbia 
machines,  also  Victor  and  Columbia  records 
on  the  Edison  and  Pathe  machines. 

A  sample  outfit  complete,  nickel-plated, 
will  be  sent  on  receipt  of  dealer's  check  for 
$3.50. 

Genuine  diamond  and  sapphire  points. 
Write  for  quantity  prices. 

COMBINATION  ATTACHMENT  CO. 

324  Republic  Building,  Chicago 


man  &  O'Driscoll,  Milwaukee;  Joseph  Madery, 
of  Stix,  Baer  &  Fuller,  St.  Louis;  T.  Harry 
Arthur,  Dodgeville,  Wis.;  and  Mr.  Schults,  of 
the  Schults  Music  Co.,  Baraboo,  Wis. 

J.  W.  Wallace,  manager  of  the  Edison  phono- 
graph department  of  the  W.  L.  Parker  Co.,  at 
Davenport,  la.,  was  a  recent  Chicago  visitor. 
The  company  is  the  exclusive  Edison  dealer  in 
that  city,  and  has  a  large  business  in  the  tri- 
cities  of  Davenport,  Rock  Island  and  Moline. 
The  department  was  recently  remodeled  and 
now  has  a  fine  recital  hall,  two  large  demonstra- 
tion booths  and  separate  record  room  and  of- 
fice. Mr.  Wallace  says  that  business  is  excel- 
lent in  his  locality  this  fall,  and  he  is  prepared 
for  a  large  holiday  trade.  An  Edison  tone 
test  was  recently  given  by  Alice  Verlet  at  the 
M.  E.  Church  at  Davenport  and  was  very  large- 
ly attended. 

VALIDITY  OF  HALL  PATENTS  UPHELD 

F.  D.  Hall,  President  of  B.  &  H.  Fibre  Mfg. 
Co.,  Wins  Signal  Victory  in  Court  in  St.  Louis 
in  Upholding  Fibre  Needle  Rights 

Chicago,  III.,  October  6. — Frederick  D.  Hall, 
president  of  the  B.  &  H.  Fibre  Mfg.  Co.,  of 
this  city,  and  patentee  of  the  fibre  needle,  gained 
a  signal  legal  victory  in  St.  Louis  last  month  in 
a  decision  by  the  United  States  District  Court 
sustaining  the  validity  of  the  Hall  patents.  Mr. 
Hall  brought  suit  against  the  Field-Lippman 
Piano  Stores,  of  St.  Louis,  restraining  them 
from  selling  imported  Japanese  bamboo  needles, 
which  it  was  charged  in  the  suit  were  an  in- 
fringement of  the  Hall  patents.  Full  settle- 
ment for  the  needles  sold  has  been  made  to 
Mr.  Hall  and  the  unsold  needles  returned  to  the 
B.  &  H.  Fibre  Co.  The  decree  in  full  is  as 
follows: 

IN  THE  UNITED  STATES   DISTRICT  COURT  FOR 
THE  DISTRICT  OF  MISSOURI 

Eastern  Division 
Before  the  Honorable  Judge  Dyer 
Frederick  D.  Hall,  Plaintiff, 

vs.  In  Equity. 

Field-Lippman   Piano   Stores,  a  corporation.  Defendant. 
FINAL  DECREE 

This  cause  having  come  on  to  be  heard  upon  the  plead- 
ings herein,  filed  on  behalf  of  plaintiff,  and  it  is  by  consent 
of  all  parties  ordered,  adjudged  and  decreed  as  follows: 

First:  That  letters  patent  No.  870,723,  issued  to  Fred- 
crick  D.  Hall,  for  improvement  in  talking  machine  needles, 
is  good  and  valid  in  law. 

Second:  That  the  said  Frederick  D.  Hall  was  the  first, 
true  and  original  inventor  of  the  invention  and  improve- 
ment described  and  claimed  in  said  letters  patent. 

Third:  That  the  said  plaintiff,  Frederick  D.  Hall,  is  the 
lawful  owner  of  said  letters  patent. 

Fourth:  That  the  defendant,  Field-Lippman  Piano  Stores, 
has  infringed  upon  the  said  letters  patent  and  the  exclu- 
sive rights  of  the  complainant  under  the  same. 

Fifth:  That  the  plaintiff,  Frederick  D.  Hall,  do  recover 
of  the  defendant  the  profits,  gains  and  advantages  which 
the  said  defendant  has  derived,  received  or  made  since 
July  7,  1915,  by  reason  of  said  infringement  of  claims  of 
said  letters  patent,  and  that  the  complainant  do  recover 
of  said  defendant  any  and  all  damages  which  the  com- 
plainant has  sustained  since  date,  or  shall  sustain  by  reason 
of  said  infringement  of  said  defendant. 

Sixth:  That  a  perpetual  injunction  issue  out  of  and 
under  seal  of  this  court,  directed  to  the  said  defendant, 
its  agents,  clerks,  servants  and  workmen,  and  all  persons 
acting  through  or  in  conspiracy  with  said  defendant,  en- 
joining and  restraining  them,  and  each  of  them,  from  di- 
rectly or  indirectly  making,  using  or  selling  any  needles 
containing,  embodying  or  employing  the  invention  or  im- 
provements granted  by  the  above  letters  patent  and  par- 
ticularly in  the  claims  thereof,  or  from  infringing  upon 
or  violating  the  said  letters  patent  in  any  way  whatsoever. 

(Signed)  David  P.  Dyer. 

Approved: 

(Sgd.)  Frank  H.  Drury,  Attorney  for  Plaintiff. 

(Sgd.)  Andrew  B.  Remick,  Attorney  for  Defendant. 
September  17,  1917. 

(Endorsed:  "Filed  September  17,  1917,  W.  W.  Nail, 
Clerk.") 

In  this  connection  it  cannot  be  too  strongly 
emphasized,  in  view  of  the  frequent  attempts  to 
introduce  a  cheap  imported  Japanese  bamboo 
needle  in  this  country,  that  not  only  is  the  B.  & 
H.  fibre  needle  thoroughly  covered  by  patents, 
but  that  aside  from  the  liability  of  the  jobbers 
and  dealers  handling  the  imported  product  to 
suit  for  infringement,  there  is,  of  course,  the 
prime  requisite  of  quality  to  be  considered. 

The  B.  &  H.  fibre  needle  is  a  distinct  prod- 

.  ..  .._  {Cjmtinned  on  page  89) 
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Features  the  SLIDING  SHUTTERS 

Patents  Pending 

The  only  really  new  and  practical  FEATURE 
shown  on  talking  machines  for  years. 

ABSOLUTELY  PERFECT  FOR  TONE  CONTROL. 

Allows  the  tone  to  travel  to  the  mouth  of 
the  machine  before  modifying,  instead  of  chok- 
ing it  at  the  throat  of  the  sound  chamber. 

Can  be  opened  a  littte  at  a  time,  thereby 
modifying  the  tone  by  degrees. 

The  motor  is  double  spring,  worm  gear, 
cast  frame  and  very  quiet  winding  with  spiral 
gears,  making  it  exceedingly  quiet  running 
and  it  is 

STANDARDIZED  AND  CARRIES  AN 
UNCONDITIONAL  GUARANTEE 
FOR  ONE  YEAR 

The  tone  is  sweet,  clear  and  mellow  with 
immense  volume  caused  by  the  wonderful 
TONE-O-GRAF  reproducer. 

Size  48  inches  high,  21  wide  and  23  deep. 
Built  of  genuine  mahogany  or  quarter-sawed 
oak  and  finished  to  match  the  finest  furniture. 
Plays  all  makes  of  records. 

We  conscientiously  and  heartily  recommend 
the  TONE-O-GRAF  as  fit  in  every  respect  for 
you  to  back  with  your  reputation. 

Retail  Price,  $100.00 

Discounts  40%  and  10%  to  established  dealers. 
READY   FOR   IMMEDIATE  DELIVERY. 

YOU  MUST  SEE  AND  HEAR  THE 
TONE-O-GRAF   TO   APPRECIATE  IT. 

THE  TONE =0=  GRAF  CORPORATION 

112  E.  South  Water  St.  CHICAGO,  ILL. 
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"Watching  the  Music  Come  Out" 


Little  Maggie  is  "watching  the  music  come  out"  from  a 
style  150  Magnola,  Louis  XVI;  retails  at  $150  in 
mahogany  or  oak,  $160  in  burled  walnut. 


Put  MAGNOLA  in  your 
store- window;  and  have 
the  crowds  doing  it  too! 


Scratchless,  unblurred  reproduction  from  the 
wonderful   MAGNOLA    TONE  DEFLECTOR 


Seven  styles,  retailing  from  $65  to  $2 1  0. 
All  cabinet  models.  Authentic  period 
styles.  Piano  finish.  Material  and 
workmanship  unsurpassed. 

The  success  of  MAGNOLA  since  its 
first  appearance  has  been  extraordinary; 
but  it  has  been  based  on  merit  only. 
Some  of  the  reasons  for  that  success 
are  to  be  found  here,  in  the  following 
features  which  are  part  of  regular 
equipment. 


Magnola  Tone  Deflector 

ensuring  clear  reproduction  on  all 
records. 


Moderate  Prices 

You  can  sell  MAGNOLA  and  Mag- 
nola-Mobile  profitably;  because  all 
styles  retail  at  compellingly  attractive 
prices.  Your  competitor  has  no  such 
values  to  offer. 


Magnola  Tone  Graduator 

controlling  loudness  at  will  for  any 
and  all  conditions. 


Magnola-Mobile 

An  Unique  Style 

A  special  wheeled  Magnola  for  hos- 
pitals, schools,  country  clubs,  hotels 
and  homes.  UNIQUE  AND  PRAC- 
TICAL. Two  styles,  retailing  at  $75 
and  $95. 


Universal  Soundbox 

playing  all  makes  of  disc  records  with- 
out special  attachments. 


Real  Period  Designs 

Sheraton,  Queen  Anne,  Louis  XVI 
and  Adam  Brothers  accurately  re- 
produced. 


Send  for  handsome  illustrated  Magnola 
catalog  and  our  good  proposition  to  good 
dealers!  Special  Magnola-Mobile  cir- 
cular on  request  also. 


Magnola  Talking  Machine  Co. 

OTTO  SCHULZ,  President 


General  Offices 
711  Milwaukee  Avenue 
CHICAGO 


Southern  Wholesale  Branch 
1530  Candler  Building 
ATLANTA,  GEORGIA 


Magnola  style  85  Sheraton,  retails  at  $85. 
Mahogany  or  Oak. 
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FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  87) 


uct,  not  merely  bamboo  split  into  needles,  but 
is  made  of  a  special  quality  of  selected  bamboo 
with  a  cortex  20  to  30  per  cent,  greater  than 
that  contained  in  bamboo  of  ordinary  grades 
This,  however,  is  only  the  basis — the  raw  mate- 
rial for  the  needle.  As  a  result  of  ten  years' 
constant  experimentation  and  development,  an 
elaborate  process  of  mechanical  and  chemical 
treatments  have  been  evolved  which  produce  the 
finished  B.  &  H.  needle  as  it  exists  to-day.  The 
various  exhaustive  treatments  which  the  needles 
undergo  are  mainly  for  the  purpose  of  extract- 
ing the  honey  from  the  cells  and  replacing  it 
with  mineral  waxes  imparting  resilience  and  pre- 
venting the  absorption  of  moisture.  Coherence 
is  thus  given  to  the  fibre  so  that  it  will  not  spray 
or  splinter,  as  is  inevitable  if  the  natural  bamboo 
is  used. 

Elaborate  and  thorough  sorting  and  inspec- 
tion methods  prevail  in  the  B.  &  H.  factory 
which  result  in  the  rejection  of  a  very  large 
proportion  of  even  the  finished  needles.  This 
is  expensive,  but  necessary  in  that  the  trade  and 
the  consumer  may  receive  perfect  needles. 

Of  course,  there  can  be  no  comparison  in  cost 
between  the  completed  perfected  needle,  the  re- 
sult of  such  carefully  worked  out  scientific 
processes,  and  a  needle  which  is  simply  cut  and 
thrown  on  the  market  in  the  effort  to  compete 
on  a  price  basis  only.  Notwithstanding  this  the 
effort  of  the  B.  &  H.  Fibre  Mfg.  Co.  has  always 
been,  and  is  to-day,  to  keep  the  price  of  the 
B.  &  H.  fiber  needle  down  to  the  lowest  pos- 
sible figure  consistent  with  the  maintenance  of 
its  quality  standard. 

ESTABLISH  DELIVERY  RECORD 

The  World  Phonograph  Co.  Solve  the  Secret  of 
Prompt  Delivery — Building  Their  Own  Cab- 
inets— Interesting  Chat  With  Mr.  Kaumanns 

Chicago,  III.,  October  8. — The  World  Phono- 
graph Co.,  of  this  city,  are  establishing  a  delivery 
record  that  will  be  hard  for  others  to  rival.  A 
very  careful  and  thorough  investigation  by  ex- 
ecutives of  this  company  revealed  the  fact  de- 
liveries was  one  of  the  most  serious  problems  of 
the  day.  It  was  apparent  that  wherever  talking 
machine  manufacturers  had  to  depend  upon  out- 
side resources  for  cabinets  or  other  items  se- 
rious delays  in  deliveries  were  inevitable. 

Hence  the  World  Phonograph  Co.  lost  no 
time  in  arranging  to  build  their  own  cabinets. 
In  fact,  in  their  large,  splendidly  equipped  fac- 
tory at  736-738  Tilden  street,  where  they  have 
50,000  square  feet  of  floor  space,  every  detail  of 
the  World  phonograph  is  made  and  assembled. 

When  I.  A.  Lund,  the  experienced  production 
manager  and  superintendent  of  the  World  Pho- 
nograph Co.,  stated  he  would  have  a  quantity 
of  these  beautiful  instruments  ready  for  de- 
livery six  weeks  after  the  factory  was  in  opera- 
tion, every  one  was  skeptical  of  his  ability  to 
accomplish  this  rather  remarkable  feat.  By 
September  29,  the  end  of  the  six  weeks'  period, 
there  were  400  World  phonographs  on  the 
stockroom  floor,  and  as  everything  is  now  run- 
ning other  large  quantities  will  be  ready  at  as 
frequent  intervals. 

When  it  is  known  that  no  more  than  four 
weeks  ago  this  Tilden  avenue  factory  was  en- 
tirely bare,  not  even  one  machine  had  been  in- 
stalled, and  that  the  World  phonograph  is  now 
being  produced  in  large  numbers,  a  tribute 
should  indeed  be  paid  to  the  enterprising  execu- 
tives of  this  concern. 

"I  am,  of  course,  mighty  pleased  to  have  de- 
veloped our  factory  so  speedily  and  so  sys*- 
tematically,"  said  Mr.  Kaumanns,  the  president 
of  the  World  Phonograph  Co.  "You  can  well 
believe  we  have  worked  industriously  and  care- 
fully to  accomplish  what  we  have  done  in  this 
short  period  of  time.  The  insistent  demand  for 
our  pure  toned,  artistic  phonograph  left  us  no 
choice  what  we  were  to  do.  We  had  to  pro- 
duce a  large  number  in  a  few  weeks  to  supply 
the  demand  for  them.  Dealers  won't  have 
cause  to  complain  any  longer.  We  now  will 
be  able  to  produce  them  as  needed." 


COWAN  CLASSIQUES  INTRODUCED 

Artistic  Line  of  Talking  Machines  Made  by 
Classique  Phonograph  Corp.  Ready  for  Market 


Chicago,  III.,  October  3.— An  announcement 
that  has  been  eagerly  awaited  by  the  talking  ma- 
chine trade  for  some  time  is  that  the  Classique 
Phonograph  Corp.,  of  this  city,  is  now  ready  for 
the  market  with  their  extensive  line  of  Cowan 
Classiques. 

When  it  became  known  a  year  ago  that  W.  K. 
Cowan,  of  the  furniture  company  bearing  his 
name,  and  for  twenty-five  years  known  not  only 
in  Chicago,  but  throughout  the  country  as  a 
leader  in  the  production  of  art  furniture,  was 
to  engage  in  the  manufacture  of  talking  ma-, 
chines,  it  was  realized  that  the  new  line  would 
at  least  be  exceptional  both  in  design  and  cab- 
inet work.  The  completed  line  as  it  is  to-day 
shows  it  to  be  a  remarkable  one  in  every  way 
in  interior  as  well  as  exterior  construction,  in 
tone  quality  and  in  distinctive  features,  which 
represent  not  only  strong  talking  points  for  the 
dealer,  but  which  are  of  actual  merit.  It  com- 
prises no  less  than  twenty  styles  ranging  in  retail 
price  from  $75  to  $1,000,  and  embracing  the  va- 
rious period  styles  in  most  skilful  and  artistic 
adaptation.  A  few  of  the  models  of  the  line 
are  shown  in  the  company's  insert  in  this  issue. 

Among  the  notable  patented  features  found 
in  all  but  the  lower  priced  machines  is  a  hard 
rubber  tone  arm  of  Mr.  Cowan's  own  invention, 
and  a  specially  developed  sound  box,  playing  all 
records.  The  tone  control,  which  is  a  com- 
ponent part  of  the  throat  and  sound  chamber,  is 
simple  in  operation,  producing  all  gradations  of 
tonal  volume  at  the  will  of  the  operator.  A 
special  automatic  cover  support  is  another  in- 
teresting feature  which  will  be  appreciated. 

It  is  impossible  at  this  time  to  give  anything 
like  a  detailed  description  of  the  line,  but  there 
are  any  number  of  little  devices  and  conveni- 
ences in  the  different  styles  which  will  be  ap- 
preciated by  the  owners.  Among  these  may  be 
mentioned  special  conveniently  located  compart- 
ments for  a  few  of  the  owner's  favorite  records, 
in  addition  to  the  regular  record  files,  record 
brushes  in  convenient  receptacles,  etc.  Take 
it  all  in  all  it  is  a  unique  line  distinctly  out  of 
the  ordinary  because  of  its  artistic  and  wide  va- 
riety of  design  and  superb  equipment.  The 
well  equipped  factory  is  located  at  401-405  North 
Lincoln  street.  The  complete  line  may  be  seen 
at  the  extensive  warerooms  on  the  second  floor 
of  the  Fine  Arts  Building  at  410  South  Mich- 
igan avenue,  and  visiting  dealers  would  well  to 
take  advantage  of  the  opportunity  to  inspect  it. 
The  company  is  now  prepared  to  arrange  for 
distributors  and  dealers  throughout  the  coun- 
try except  on  the  Pacific  Coast,  where  the  Pa- 
cific Phonograph  Co.,  of  San  Francisco,  has 
been  appointed  as  distributor,  and  in  New  Eng- 
land, which  territory  has  been  secured  by  Will- 
iam T.  Miller,  the  well-known  piano  man,  who 
is  now  opening  exhibition  rooms  for  the  Cowan 
Classique  on  Boylston  street,  Boston. 

WILSON  &  CO.  DEALER  COOPERATION 

Publicity  in  Various  Forms  Utilized — Manager 
Vasey  Enthusiastic  Over  Conditions 

Chicago,  III.,  October  6. — Thos.  E.  Wilson  & 
Co.  report  a  very  large  demand  for  Wilson  pho- 
nographs, which  are  produced  in  two  attrac- 
tive cabinet  styles,  retailing  respectively  at  $40 
and  $60.  Through  the  large  corps  of  traveling 
men  and  their  branches  throughout  the  country 
a  large  number  of  new  dealers  have  been  recent- 
ly established.  The  company  has  a  well-de- 
veloped system  of  co-operation  with  the  dealers 
which  furnish  them  every  means  of  acquainting 
the  people  in  their  localities  with  the  merits  of 
the  machines.  An  excellent  series  of  folders 
attractively  illustrated  in  colors  has  been  pro- 
duced by  the  advertising  department.  These 
are  furnished  the  dealers,  stamped  and  ad- 
dressed where  lists  of  prospects  are  furnished 
and.  supply  an  efficient  means  of  creating  and 


following  up  prospects  at  no  expense  to  the 
merchant.  A  vigorous  advertising  campaign 
through  the  Saturday  Evening  Post  and  other 
periodicals  of  nation-wide  circulation  will  short- 
ly be  started  within  the  next  few  weeks,  and 
will,  of  course,  have  the  effect  of  producing 
thousands  of  inquiries  which  will  promptly  be 
turned  over  to  the  local  dealers. 

Joseph  N.  Vasey,  manager  of  the  talking  ma- 
chine department,  is  very  enthusiastic  over  the 
present  demand  for  Wilson  machines  and  the 
still  larger  future  before  them.  He  emphasizes 
the  necessity  of  placing  orders  now  in  order 
that  deliveries  may  be  made  for  holiday  trade. 

The  company  has  secured  a  five-story  build- 
ing at  701-709  North  Sangamon  street,  corner 
of  Superior,  with  a  hundred-foot  frontage  on 
Sangamon.  Here  the  executive  offices,  now  at 
14  South  Wabash  avenue,  will  be  located,  to- 
gether with  the  immense  wholesale  stock  of 
sporting  goods,  talking  machines,  musical  in- 
struments, gut  strings,  etc.  The  facilities  of  the 
new  quarters  will  be  greatly  superior  to  the  old. 


Announcing 

THE 

VIOLAPHONE 

SUPREME 

Standard  Equipment  Throughout 
PLAYS  ALL  RECORDS 

44  inches  high.     Mahogany,  Oak  and  Fumed  Oak 

The  Violaphone  Savings  Plan 
is  the  last  word  in  advertising. 
We  give  you  the  selling  plan 
that  sells  the  VIOLAPHONE. 

This  sensational  selling  and 
advertising  plan  brings  the 
customers  to  your  store.  Its 
use  gains  for  you  the  financial 
support  of  your  Bank,  giving 
you  the  long-looked-for  op- 
portunity of  doing  a  volume  of 
business. 

If  you  are  the  "SNAPPY" 
dealer,  who  likes  to  keep  ahead 
of  your  competitor,  write  for 
our  complete  plan,  or  better 
still,  send  for  a  sample  and  500 
FREE  circulars  that  tell  the 
story  to  the  customer.  While 
you  are  busy  elsewhere,  the 
Violaphone  Savings  Plan  sells 
the  VIOLAPHONE  for  you. 

YOUR  BANKER  WILL 
ENDORSE  IT 

Retail  Price  $73.50 

Liberal  Discount, to  Trade 


We  are  distributors  for  GENNETT  RECORDS, 
B.  &  H.  Fibre  Needles  and  Wall-Kane  Needles. 


Violaphone  Talking 
Machine  Company 

606  Consumers  Bldg.,  CHICAGO 
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INTRODUCING  THE  PH0N0=GRAND 

J.  P.  Seeburg  Co.  Exhibiting  Combination  Talk- 
ing Machine  and  Electrically  Driven  Player- 
Piano — Some  Interesting  Details 


Chicago,  III.,  October  8. — The  Phono-Grand, 
the  latest  product  of  the  factory  of  the  J. 
P.   Seeburg  Piano  Co.,  is  now  on  exhibition 


The  Phono-Grand 

at  the  company's  warerooms  in  the  Republic 
Building.  It  is  a  unique  instrument  comprising 
an  excellent  phonograph  and  electrically  driven 
player-piano  in  a  case  occupying  not  much  more 
space  than  that  of  the  larger  cabinet  talking 
machines.  The  phono-grand,  some  idea  of  the 
exterior  appearance  of  which  can  be  obtained 


from  the  accompanying  illustration,  is  about 
four  feet  in  height,  thirty-one  inches  in  depth, 
and  thirty-five  inches  in  width. 

As  might  be  expected  from  the  reputation  of 
the  Seeburg  Co.,  the  case  designs  are  excep- 
tionally artistic.  The  phonograph  is,  of  course, 
in  the  upper  part  of  the  cabinet  and  the  cover 
is  lifted  and  the  records  put  in  place  just  as  in 
an  ordinary  talking  machine.  It  is  electrically 
operated  by  a  smooth  running  and  noiseless 
motor.  .  The  superior  tone  of  the  talking  ma- 
chine is  attributed  not  only  to  the  unique  con- 
struction of  the  tone  chamber,  but  to  the  ef- 
fect of  the  sounding  board  of  the  player-piano. 
The  player  mechanism  is  in  the  lower  part  of 
the  cabinet,  and  on  either  side  of  the  upper  sec- 
tion are  receptacles  for  phonograph  records  and 
music  rolls.  The  player  plays  regular  88-note 
rolls,  the  tempo,  phrasing,  and  dynamic  inten- 
sities all  being  automatically  produced  in  a 
faithful  interpretation  of  the  artist  making  the 
rolls.  The  tonal  volume  and  quality  is  little 
short  of  remarkable,  especially  considering  the 
size  of  the  case  in  which  the  piano  is  contained. 
The  phono-grand  has  been  worked  out  entirely 
in  the  factory  of  the  J.  P.  Seeburg  Co.  under 
the  direct  supervision  of  Mr.  Seeburg  and  his 
corps  of  experts.  Many  of  its  features  are  cov- 
ered by  patents. 

It  is  distinctly  a  home  instrument  and  repre- 
sents Mr.  Seeburg's  conception  of  the  need  of 
an  instrument  especially  for  apartments  and 
small  homes  in  which  the  entire  range  of  pho- 
nographic and  piano  music  can  be  reproduced. 
The  problem  of  supplying  such  an  instrument  at 
a  moderate  price — about  that  of  an  ordinary  up- 
right piano — was  a  big  one;  but  has  been  suc- 
cessfully solved  as  a  result  of  months  and 
months  of  tireless  study  and  experimentation. 

The  phono-grand  will  be  made  in  several  beau- 
tiful designs  planned  to  harmonize  with  the  fur- 
nishings of  artistic  parlors  and  music  rooms.  A 
unique  departure  is  found  in  the  plans  being 
made  to  enable  owners  of  apartment  buildings 


to  offer  their  tenants  unusual  musical  facilities. 
Instead  of  false  fireplaces,  or  built-in  bookcases, 
it  is  designed  to  supply  them  with  a  built-in 
phono-grand,  the  instrument  standing  between 
two  cases  harmonizing  with  it  in  design  and 
which  can  be  used  for  books,  sheet  music,  pho- 
nograph records  or  music  rolls.  This  idea 
would  comprise  in  one  attractive  fixture,  taking 
up  practically  no  room,  the  space  ordinarily 
utilized  by  a  player-piano,  phonograph,  music 
cabinet  and  the  bookcase.  Mr.  Seeburg  is  very 
enthusiastic  regarding  the  new  instrument  and 
he  has  every  reason  to  be,  as  those  in  the  trade 
who  have  seen  it  are  confident  of  the  large  field 
before  it  and  a  number  of  advanced  orders  have 
been  placed  upon  seeing  the  first  sample. 

A  number  of  phono-grands  of  the  type  here 
illustrated  are  now  coming  through  the  factory, 
and  the  company  expect  to  be  able  to  ship  in 
limited  quantities  in  November. 


INDIANAPOLIS  ASSOCIATION  TO  MEET 

Next  Session  to  be  Held  on  October  16,  When 
By-Laws  Will  be  Adopted 

Indianapolis,  Ind.,  October  5  —The  Indianapolis 
Talking  Machine  Dealers'  Association  will  meet 
October  16  at  noon  in  the  Board  of  Trade  lunch 
rooms.  A  meeting  which  was  to  have  been  held 
October  4  was  postponed  until  to-day,  but  so 
many  dealers  became  confused  as  to  the  time 
of  the  meeting  on  account  of  the  postponement 
that  it  was  decided  to  set  it  at  a  later  date. 

C.  P.  Herdman,  president,  said  that  the  execu- 
tive committee,  which  was  instructed  to  draw 
up  the  by-laws  of  the  association,  had  com- 
pleted its  work  and  was  ready  to  submit  a  re- 
port at  the  next  meeting  for  the  action  of  the 
members. 


The  Booth  Furniture  Co.,  114  East  Fifth 
street,  Dayton,  O.,  has  just  taken  possession  of 
the  new  annex  to  its  store,  and  a  section  of  the 
additional  space  will  be  utilized  as  a  talking 
machine  department. 


Order  Your  MOZART  Stock  NOW! — Avoid  Delays! 


Mozart  10  in.  and  12  in.  records  are  in- 
creasing dealers'  sales  fourfold.  Oc- 
tober supplement  ready  to  be  mailed. 
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5401A, 


Price,  75c 


»  \  I  Was  Never  Nearer  Heaven  in. 

My  Life  /  «T> 

(Clarke-Snyder  / 
*Vrf\o.  J.  McCormack.  Orchestra/ ^ 
C/^J Accompaniment 


Height,  47" 
Width,  23" 
Depth,  24" 


Retail 
Price, 
$100 


Seven  Models 
-Retailing  from 
$15  to  $100 


We  are  preparing  to  handle  the  best  fall  trade  in  the  history  of  the  talking-machine  industry.  Our 
factories  are  working  to  capacity  and  we  know  that  we  have  a  line  of  machines  that  sell  fast.  Every 
instrument  is  fully  guaranteed.     Write  lodav  for  open  territory. 


MOZART  TALKING  MACHINE  CO., J 


P.  FITZGERALD, 
—  President  — 


2608-2618  No.  15th  St.,  St.  Louis,  Mo. 
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VAN  VEEN  "BED -SET"  BOOTHS 


Increase  Your  Record  Sales 


Write  for  a  copy  of  our 
NEW  CATALOG 

Van  Veen  "Bed-Set"  Sectional  Booths  can 
be  erected  as  easily  as  a  bed  (no  skilled 
labor  required).  Booths  shipped  on  short 
notice  anywhere.  Room  sizes  any  multiple 
of  3  feet.  High  grade  finish,  will  match 
your  sample  if  desired.  Sound-proof  con- 
struction. We  design  and  build  complete 
interiors.  We  also  build  record  racks, 
which   are  described  in   our   new  catalog. 


Prepare  for  a  Machine  Shortage 
by  Developing  Record  Sales 


Demonstration  Booths  Mean 
Additional  Record  Business 


The  accompanying  illustration  shows  an 
installation  of  Van  Veen  booths  in  the 
warerooms  of  the  Fifth  Avenue  Music 
House,  Brooklyn,  N.  Y.,  exclusive  Victor 
dealers. 

The  booths  are  our  popular-priced  Style 
"C,"  and  the  photograph  will  give  some 
idea  of  the  effectiveness  of  this  type  of 
booth. 


Van  Veen  Booths  Will  Pay  for 
Themselves   by  Increasing 
Your  Record  Sales 


ARTHUR  L.  VAN  VEEN  &  CO.,  Marbridge  Bldg.,  47  West  34th  St.,  New  York 


TELEPHONE:  GREELEY  4749 


EDISON  CONVENTION  IN  KANSAS  CITY    ALBANY  DEALERS  LINK  ADVERTISING 


TO  MAKE  STEEL  NEEDLES 


Dealers  in  That  Zone  Enjoy  and  Profit  by  En- 
thusiastic Session — Important  Papers  Read 
and  Live  Business  Matters  Discussed 


Kansas  City,  Mo.,  October  6. — Between  the 
celebration  of  Old  Glory  Week,  which  brought 
Col.  Roosevelt  to  town  as  a  speaker,  and  the 
Edison  Dealers'  Convention,  held  at  the  same 
time,  Kansas  City  has  just  passed  through  an 
exciting  period. 

The  Edison  Dealers'  Convention  was  the  cen- 
ter of  enthusiasm,  and  there  was  a  noted  good 
cheer  in  all  the  talk.  The  constructive  work  ac- 
complished at  the  convention  marked  it  as  one 
that  will  have  a  profitable  effect  upon  all  Edi- 
son dealers  in  this  zone.  A.  P.  Burns,  assist- 
ant general  sales  manager,  and  Edward  E. 
Davidson,  manager  of  the  agreement  department 
of  the  Edison  Laboratories,  journeyed  from 
Orange  to  attend  the  meeting  and  were  ac- 
corded an  enthusiastic  welcome. 

An  elaborate  program  was  prepared  for  the 
convention,  which  included  the  presentation  of 
"Mr.  Guy  Wise,  Esq.,"  the  sparkling  business 
playlet  written  by  William  Maxwell,  vice-presi- 
dent and  general  manager  of  the  musical  pho- 
nograph division  of  Thos.  A.  Edison,  Inc.,  and 
which  has  proven  such  a  success  at  other  con- 
ventions. 

Mayor  Edwards,  of  Kansas  City,  welcomed 
the  dealers  and  the  formal  meeting  was  opened 
by  M.  M.  Blackman,  the  local  Edison  jobber. 
W.  L.  Eshelman,  St.  Joseph,  Mo.,  told  how  he 
had  cashed  in  on  tone  tests;  A.  R.  Maltby,  of 
McPherson,  Kan.,  told  of  the  value  of  Saturday 
evening  recitals;  Ralph  Reed,  of  Smith's  Center, 
Kan.,  told  of  starting  the  Edison  in  a  new  coun- 
try, and  other  interesting  business  experiences 
were  set  forth  by  W.  C.  Meinhardt,  of  Inde- 
pendence, Kan.;  C.  W.  Cosgrove,  of  the  Geo. 
Innes  Drygoods  Co.,  Wichita;  Carl  Latenser, 
Atchison,  Kan.;  C.  S.  Hixson,  Richmond,  Mo., 
and  other  dealers.  Experts  also  discoursed  on 
the  care  and  repair  of  cabinets  and  motors. 
There  was  also  an  open  forum  for  general  dis- 
cussion by  dealers. 

The  convention  occupied  two  days,  September 
24  and  25,  and  was  held  at  the  Muehlbach  Hotel. 
The  affair  ended  with  an  elaborate  banquet  held 
on  Tuesday  evening,  and  a  presentation  of  the 
grand  opera  "Aida"  in  the  convention  hall,  with 
Mine.  Marie  Rappold,  the  prominent  Edison 
artist,  as  "Aida." 


RE=PLA  NATIONAL  SALES  CAMPAIGN 

The  Re-Pla-Stop  Co.,  Cincinnati,  O.,  have 
an  extremely  interesting  announcement  in  this 
issue  of  The  World  in  which  they  detail  a  na- 
tion-wide selling  campaign  they  are  organ- 
izing on  their  Re-PIa-Stop  and  offer  exclusive 
State  rights  to  capable  men  with  a  little  money. 
They  also  hint  of  another  proposition  for  talk- 
ing machine  dealers  on  which  they  are  working, 
the  particulars  of  which  will  be  ready  in  a  short 
time. 


Victor  Dealers  In  That  City  Conducting  Joint 
Campaign  In  Local  Newspaper 


Record  Needle  Co.  Organized  for  This  Purpose 
in  Milwaukee  with  Capital  of  $100,000 


Albany,  N.  Y.,  October  8.— The  various  Victor 
dealers  are  getting  some  excellent  publicity  for 
the  new  Victor  records  in  the  Times  Union,  Al- 
bany's leading  newspaper,  by  combining  their 
advertising.  The  Victor  interests,  including  the 
Gately-Haire  Co.,  121  North  Pearl  street,  Vic- 
tor distributor,  W.  J.  Killea,  72  South  Pearl 
street,  and  the  Thomas  Music  Stores,  101  North 
Pearl  street,  featured  the  October  Victor  rec- 
ords in  a  two-column  advertisement  with  the 
Victor  trade-mark  prominently  displayed  at  the 
top,  and  full  descriptions  of  the  more  promi- 
nent records  appearing  underneath.  The  local 
advertisement  appeared  in  the  same  issue  of  the 
regular  announcement  of  the  Victor  Co.  The 
Times  Union  incidentally  gave  large  space  on 
the  front  page  to  reproducing  the  letters  from 
W.  J.  Killea  and  the  Gately-Haire  Co.,  announc- 
ing the  fact  that  the  paper  had  been  selected 
for  local  Victor  advertising,  and  also  devoted 
a  column  to  a  free  article  regarding  the  new 
records. 


Milwaukee,  Wis.,  October  6. — Milwaukee  is  to 
have  a  plant  for  the  manufacture  of  steel  talk- 
ing machine  needles.  It  will  be  operated  by 
men  of  long  and  practical  experience  in  the 
trade. 

The  firm  will  be  known  as  the  Record  Needle 
Co.  and  will  be  incorporated  in  a  few  days  with 
a  capital  stock  of  $100,000.  It  will  be  headed  by 
George  R.  Roos,  S.  W.  Goldsmith  and  H.  A. 
Goldsmith,  all  of  the  Badger  Talking  Machine 
Co.,  of  this  city.  A  man  of  long  experience  in 
needle  manufacture  has  been  engaged  as  super- 
intendent of  the  plant,  the  location  of  which  will 
be  shortly  decided.  It  is  expected  that  ship- 
ments will  be  commenced  about  February  1  of 
next  year. 


The  Penn-Norrrs  Phonograph  Shop  has  been 
opened  at  55  East  Main  street,  Norristown,  Pa., 
where  the  concern  features  the  Edison  Diamond 
Disc  phonograph  exclusively. 


ADD  NEW  NOVELTY  TO  LINE 

Boston,  Mass.,  October  6. — The  National  Toy 
Co.,  of  273  Congress  street,  this  city,  have  added 
a  new  novelty  to  their  line  of  talking  machine 
toys  called  "Uncle  Sam  and  Kaiser  Bill."  This 
new  toy  is  very  much  on  the  style  of  Uncle  Sam 
and  the  Mexican  which  was  so  popular  last 
season.  The  punishment  inflicted  on  the  Kaiser 
at  each  revolution  of  the  record  is  expected  to 
insure  its  popularity. 


IMPROVES  ALL  RECORDS 


Our  Dealer 
Proposition 


We  will  send  you 
this  machine  (illus- 
trated) on  receipt  of 
$45.90.  It  comes  in 
either  oak  or  mahog- 
any and  will  play 
5  ten-inch  records 
on  one  winding.  You 
may  try  it  out  for 
ten  days,  and  if  you 
don't  feel  that  it  is 
the  best  machine 
that  you  ever 
handled,  heard  or 
saw,  return  it  at  our 
expense,  and  we  will 
cheerfully  refund 
your  money. 


A  H0FFAY  AGENCY 

means  Profit  and  Prestige  for  you.  Not 
only  profit  on  the  phonographs  you  sell, 
but  on  the  continuous  profits  you  make 
\>n  all  records,  for  the  Hoffay  "Im- 
proves all  Records,"  and  as  has  been 
said,  "Brings  out  of  a  record  all  that 
was  put  in."  In  being  associated  with 
the  Hoffay  you  immediately  attain 
Prestige. 

One  has  only  to  listen  to  and  examine  the 
Hoffay  to  appreciate  that  the  supremacy 
claimed  is  that  supremacy  accomplished. 
The  Hoffay  Air-tight  Reproducer, 
Hoffay  Air-tight  Adapter,  and 
Hoffay  Air-tight  Tone  Arm  are  three 
of  the  most  important  exclusive  features 
which  make  for  the  supremacy  of  the 
Hoffay. 

For  Domestic  and  Foreign  Business  Address: 

HOFFAY  TALKING  MACHINE 
COMPANY,  Inc. 

3  West  29th  St.  New  York  City 
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Keep  Your  Eye  on  Pathe! 

Geo.  P.  Metzger  Will  Help  You  Do  It  Hereafter 

My  friends  in  the  talking  -  machine  business  will  be 
interested  to  know  that  I  have  hitched  my  wagon 
to  a  star — or  rather  to  a  Red  Rooster. 


You  will  be  interested  to  know  that  I  did  it 
with  my  eyes  open,  too.  I  did  it  for  exactly 
the  same  reason  that  is  bound  to  reach  you 
right  where  you  live,  if  it  hasn't  already: 
because  the  Pathe  name  and  the  Pathe 
product  are  so  potential  that  we'd  have  to 
be  color-blind  to  miss  it.. 

And  because  I  happen  besides  to  be  so  well 
informed  as  to  the  Pathe  policy  of  progress. 

I  see  the  Pathe  market  spread  out  like  a  map. 
I  see  no  Pathe  past  that  needs  glossing  or 
explaining. 


And  I  see  the  Pathe  future  like  a  sunrise,  so 
brilliant  that  I  figure  I've  made  this  con- 
nection in  the  very  nick  of  time ! 

Things  are  going  to  hum,  and  I  give  you  my 
word  I'm  tickled  pink  to  announce  my 
association  with  them ! 

I'm  not  much  good  at  saying  things  I  don't 
mean,  either. 

Keep  your  eye  on  Pathe ! 


GEO.  P.  METZGER 
Vice-President,  Hanff-Metzger,  Inc. 
Advertising  Agency 

For  six  years  Advertising  Manager  for  the 
Columbia  Company,  and  in  the  four  years 
since  placing  all  their  advertising.  Now 
to   undertake    the   same   work   for  Pathe. 
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•  It  'J  :\   ?B  filBB 


For  fine  Cabinet  work 


SOSS  HINGES 


preserve  the  beauty  of  well-designed  and  finely  finished 

TALKING  MACHINES        PIANOS        MUSIC  CABINETS        PLAYER  PIANOS  AND  BENCHES 

They  are  made  in  numerous  sizes  for  these  particular  purposes.  ISOSSI  HINGES  are 

simple,  strong  and  durable,  easy  to  install  and  are  an  improvement  on  any  class  of  cabinet  work. 
We  will  be  pleased  to  send  you  our  new  catalogue  "T" 

SOSS  MANUFACTURING  COMPANY 


435  ATLANTIC  AVENUE 

CHICAGO,  160  North  5th  Ave. 
LOS  ANGELES,  224  Central  Bldg, 

Canadian  Representatives — J 


Bldg.) 


BROOKLYN,  N.  Y. 

Branch  Offices       \  SAN  FRANCISCO. ...  164  Hansford  Bldg. 
Brancn  U trices       ( DETROIT — 922  David  Whitney  Bldg. 
E.  Beauchamp  &  Co.,  Montreal,  Can. 


TO  DEVELOP  SOUTHAMERICAN  TRADE 

R.  C.  Ackerman,  Prominent  Export  Manager,  to 
Represent  Heineman  Interests  in  South  Amer- 
ica— Has  Had  a  Notable  Career 


The  friends,  both  in  Latin-America  and"  at 
home,  as  well  as  the  former  business  associates 
of  R.  C.  Ackerman  are  gratified  to  learn  that  he 
has  become  connected  with  so  live  a  commercial 
enterprise  as  the  Otto  Heineman  Phonograph 
Supply  Co.,  Inc.,  the  largest  manufacturers  of 


R.  C.  Ackerman 
talking  machine  supplies  in  the  world.  Mr. 
Ackerman  was  formerly  associated  with  the 
Holophane  Works  of  the  General  Electric  Co. 
as  export  manager,  and,  in  the  short  space  of 
three  years,  built  up  a  thriving  export  trade  in 
South  and  Central  America,  Mexico,  West  In- 
dies, and  the  Far  East.  Subsequently,  he  of- 
ficiated as  assistant  export  manager  of  the  Vic- 
tor Talking  Machine  Co.  and  the  Royal  Type- 
writer Co.,  organizations  which  figure,  in  their 
respective  lines,  in  the  highest  ranks  in  the  for- 
eign field. 

Mr.  Ackerman  has  just  published  catalogs  in 
English,  Spanish  and  Portuguese,  showing  a  new 
and  handsome  complete  line  of  seven  cabinet 
talking  machines  and  four  horn  phonographs, 
which  his  company  is  getting  out  exclusively  for 
export;  also  a  brochure  in  the  same  languages 
on  "How  to  Manufacture  Phonographs,"  which 
latter  will  be  sent  to  the  leading  woodworking 
industries,  furniture  and  piano  factories  in  for- 
eign countries.  He  has  sent  out  three  repre- 
sentatives to  Australia,  India,  China,  Japan  and 
other  countries  of  the  Eastern  Hemisphere,  and 
he  will  leave  in  a  fortnight  on  a  selling  trip  to 
Cuba,  Porto  Rico,  and  the  Central  American  Re- 
publics, preliminary  to  a  selling  campaign  in 
South  America. 

In  addition  to  the  Heineman  line,  Mr.  Acker- 
man will  represent  in  Latin-America  the  inter- 
ests of  the  Emerson  Phonograph  Co.  and  the 
George  A.  Long  Cabinet  Co.     Being  conver- 


sant with  the  poetic  and  ever-increasing  com- 
mercially valuable  language  of  Cervantes  and 
acquainted  with  the  talking  machine  trade,  there 
is  little  doubt  but  what  he  will  be  able  to  build 
up  friendly  and  mutually  profitable  relations  be- 
tween these  three  prominent  concerns  and  the 
principal  firms  in  the  countries  visited. 

The  Otto  Heineman  Phonograph  Supply  Co., 
Inc.,  a  strictly  American  concern,  maintains  fac- 
tories at  Elyria,  O.,  Newark,  N.  J.,  and  Putnam. 
Conn.,  with  branches  throughout  the  Union  and 
in  Toronto,  Canada.  Over  seven  million  of  the 
Heineman  type  of  motor  are  in  satisfactory  use 
in  phonographs  throughout  the  world. 


NEW  UNIVERSAL  RECORD=LITE 

Suitable  for  All  Types  of  Talking  Machines 
Now  Being  Put  Out  by  Record-Lite  Co. — 
Produce  New  Fibre  Needle  Cutter 


Milwaukee,  Wis.,  October  8.— The  Record-Lite 
Co.,  of  this  city,  which  has  had  an  enormous  de- 
mand for  the  Record-Lite  adapted  for  Victrolas, 
announces  a  new  universal  type  which  is  adapted 
to  all  other  machines,  the  details  of  which  will 
be  found  in  the  company's  advertisement  else- 
where in  this  issue.  The  new  Record-Lite  does 
not  attach  to  the  tone  arm  as  is  the  case  in  the 
Victrola  model,  but  can  be  located  anywhere 
in  the  top  of  the  machine,  throwing  its  rays  over 
the  turn-table  and  enabling  the  operator  to  use 
the  machine  in  the  darkest  corner  of  the  room. 
The  light  is  instantly  turned  off  or  on  by  the 


manipulation  of  a  lever.  The  battery  operating 
the  Record-Lite  can  either  be  set  in  the  top 
of  the  machine  or  may  be  concealed  inside. 
The  company  will  be  able  to  commence  de- 
liveries on  this  new  universal  type  on  Novem- 
ber IS.  The  price  is  $3.50  in  nickel  finish,  and 
$4  in  gold  finish. 

The  new  style  B  Record-Lite,  fitting  the  new 
tone  arm  with  which  the  larger  Victrola  models 
are  now  equipped,  is  now  ready  for  delivery. 

The  Record-Lite  Co.  has  also  produced  a 
new  fibre  needle  cutter  of  moderate  price  which 
has  many  points  of  merit.  This  will  also  be 
ready  for  the  trade  on  November  IS. 

It  will  have  representatives  covering  the 
Pacific  Coast,  the  Middle  West  and  the  East, 
the  latter  including  New  York,  New  England 
and  the  Atlantic  Coast  territory.  J.  Shoemaker, 
formerly  manager  of  the  talking  machine  de- 
partment of  the  Boston  Store  of  Milwaukee,  is 
now  traveling  in  the  central  eastern  territory. 


VICTOR  &  CO.  SELL  LIBERTY  BONDS 


Buffalo,  N.  Y.,  October  8.— A.  Victor  &  Co., 
Pathephone  jobbers,  who  sold  many  thousands 
of  dollars'  worth  of  Liberty  Loan  bonds  during 
the  first  issue  of  them,  have  again  opened  a  Lib- 
erty Bond  department  in  the  store  at  Main  and 
Genesee  streets.  Bonds  in  various  denomina- 
tions will  be  sold  at  this  department  for  cash 
or  on  easy  payments.  No  extra  charge  is  made 
for  this  service,  it  being  a  purely  patriotic  one. 


Notice  to  Victor  Jobbers  and  Talking  Machine  Manufacturers 


Buy  Your  Albums  Direct  From 
The  Manufacturer 


43-51  W.  Fourth  St. 
New  York,  N.  Y. 


Chicago  Office: 


THE  BOSTON  BOOK  CO.,  Inc. 

The  only  exclusive  Record  Album  Factory  in  the  world. 


94 


THE    TALKING    MACHINE  WORLD 


iiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiM 


lllllllllllllllllll!llllllllll!l!lllllll!lllli 


The  Warning  Has  Been  Sounded ! 

Stock  Up  Now  With  Enough  PATHEPHONES 
To  Carry  You  Over  the  Holidays  ! 

Get  Them  While  You  Can,  Before  Transportation 
Facilities  Become  Head  -Over- 
Heels  in  the  Handling  of  War 
Traffic!  Prepare  to  Reap  the 
Greatest  Profits  in  the  History 

of  the  TALKING  MACHINE  BUSINESS ! 


For  Real  Service,  Write,  Wire  or  See  the  I 

PITTSBURGH  PATHEPHONE  CO. 

America's  Best  Equipped  Pathe  Distributors  j 
963  Liberty  Avenue  PITTSBURGH,  PA.  | 
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SALES  FORCE  OF  THE  NEW  YORK  TALKING  MACHINE  CO. 


WM.  MAXWELL  IN  INDIANAPOLIS 

Vice-President  of  Thos.  A.  Edison,  Inc.,  At- 
tends Reunion  of  Dealers  in  Indianapolis  Un- 
der Auspices  of  the  Kipp  Phonograph  Co. — 
Many  Important  Addresses  Made 


Indianapolis,  Ind.,  October  6. — The  annual  Edi- 
son dealers'  meeting  of  the  Kipp  Phonograph 
Co.,  to  which  all  the  dealers  in  the  company's  ter- 
ritory were  invited,  was  held  here  October  4. 

Walter  E.  Kipp,  president  of  the  company, 
had  a  program  for  his  guests  that  kept  them 
busy  from  10  o'clock  in  the  morning  until  the 
close  of  the  banquet  late  at  night.  Edison  en- 
thusiasm permeated  the  entire  proceedings  and 
the  dealers  gathered  many  good  selling  points 
and  suggestions  which  ought  to  boost  the  Edi- 
son sales  records  in  the  months  to  come. 

William  Maxwell,  vice-president  of  Thomas 
A.  Edison,  Inc.,  opened  the  party  which  was 
held  in  a  local  club  house.  Mr.  Maxwell  an- 
swered questions  which  had  been  put  in  a  ques- 
tion box  by  the  dealers.  He  gave  the  dealers 
valuable  suggestions  on  points  that  came  up  in 
their  routine  business. 

In  his  address  Mr.  Maxwell  reviewed  the  busi- 
ness prospects  growing  out  of  excellent  crop 
conditions,  minimized  the  effect  on  business  of 
the  second  Liberty  Loan,  marked  the  increase 
in  export  business,  and  drew  a  rosy  picture  of 
what  might  be  expected  of  fall  trade.  He  was 
also  enthusiastic  regarding  the  response  of  the 
dealers  in  their  preparations  for  the  coming 
Edison  Week. 

J.  P.  Lacey,  of  Peoria,  111.,  spoke  on  "How 
I  Made  My  Store  a  Musical  Center  and  Cashed 
In  on  It."  Mr.  Lacey,  who  was  described  by 
Mr.  Kipp  as  "the  man  who  put  Peoria  on  the 
map,"  made  the  same  speech  at  the  July  con- 
vention in  New  York  and  at  the  Kansas  City 
convention  in  September.  He  told  of  how  his 
store  got  publicity  that  brought  business  and 
explained  how  free  instruction  in  dancing  was 
given  to  children  and  how  through  private  dan- 
cing parties  his  store  had  become  well  known. 

M.  G.  Harrison,  of  Richmond,  Ind.,  talked 
on  "How  I  Ignore  Competition." 

Following  luncheon  at  the  club  house,  Mr. 
Maxwell's  playlet,  "Mr.  Guy  Wise,  Esquire," 
was  produced.  The  entire  company  came  from 
Toronto,  Canada,  by  special  arrangement.  The 
cast  included  J.  Simpson,  F.  Marshall  and  Miss 
Dorothy  McQuillan.  Mrs.  May  Anderson  Tres- 
tail  was  prompter. 

The  dealers  evinced  much  interest  in  the 
microscopic  lecture  on  Edison  re-creations.  The 
new  model  Edison,  W-250,  was  displayed,  and 
the  Army  and  Navy  models  were  introduced. 

J.  W.  Scott,  of  the  Edison  company,  gave  a 
valuable  talk  on  the  Amberola.  The  afternoon 
session  closed  with  a  speech  by  Mr.  Maxwell 
on  "Edison  Week  and  What  It  Means  to  Us." 

The  dealers  visited  the  Edison  Shop,  where 
art  models  of  the  Edison  were  on  display. 

In  the  evening  the  dealers  went  to  the  Murat 
Theatre  to  hear  the  elaborate  tone  test  recital 


We  take  pleasure  in  presenting  herewith  the 
sales  force  of  the  New  York  Talking  Machine 
Co.,  New  York,  Victor  distributor.  As  noted 
recently  in  the  columns  of  The  World  fifteen 
members  of  this  company's  staff  have  enrolled 
for  service  with  Uncle  Sam  and  the  patriotism 


given  by  four  of  the  Edison  artists.  Madame 
Marie  Rappold  and  Sig.  Guido  Ciccolini,  tenor, 
were  assisted  by  Elias  Breeskin,  violinist,  and 
Jac  Glockner,  violoncellist.  The  recital  was 
in  charge  of  the  Edison  Shop  and  besides  the 
dealers  there  were  present  prominent  citizens 
of  Indianapolis  to  whom  invitations  had  been 
given.  The  Indianapolis  press  spoke  highly  of 
the  entertainment  and  of  the  demonstration  of 
the  re-creations  of  the  Edison. 

After  the  recital  the  dealers  went  back  to 
the  club  house,  where  they  enjoyed  a  banquet. 
An  orchestra  furnished  the  music.  There  was 
a  quartet  of  "coon  song"  singers  and  the  Edi- 
son Shop  quartet,  the  latter  proving  a  big  hit. 
Mr.  Kipp  gave  a  flute  test  in  connection  with 
the  Edison.  Harry  Porter,  a  local  comedian, 
added  jest  to  the  banquet  in  his  impersonation 
of  the  famous  Hoosier  character,  Abe  Martin. 


staff.  He  has  succeeded  admirably  in  handling 
this  difficult  problem  and  at  the  present  time  has 
a  staff  of  co-workers  whose  aggressiveness, 
business  knowledge  and  ability  compare  favor- 
ably with  the  sales  force  of  any  concern  in  the 
country.     Reading  from  left  to  right,  the  mem- 


A  rising  toast  was  given  to  Thomas  A.  Edison. 

The  dealers,  many  of  whom  were  accom- 
panied by  their  wives,  were  warm  in  their  praise 
for  the  manner  in  which  the  Kipp  Phonograph 
Co.  had  carried  out  its  program. 


USES  CORTINA  PH0NE=METH0D 

June  Haughton,  champion  woman  rifle  shot 
of  the  world,  of  the  Vanderbilt  Hotel,  has 
given  to  Company  26  of  the  Eighth  Coast  Ar- 
tillery Station,  of  which  she  is  an  honorary 
member,  now  located  at  Fort  Wadsworth, 
Staten  Island,  a  complete  Cortina  French-Eng- 
lish Military  Phone-Method  to  help  the  boys 
acquire  a  practical  speaking  knowledge  of 
French.  This  method  has  become  quite  popu- 
lar as  a  rapid  means  of  learning  the  language 
spoken  "over  there." 


The  Men  "Behind  the  Guns"  at  the  New  York  Talking  Machine  Co. 


of  these  Victor  men  has  been  a  subject  of  con- 
siderable comment  in  talking  machine  circles 
throughout  the  country. 

After  these  men  had  left  for  the  front,  Gen- 
eral Manager  Roy  J.  Keith  was  confronted  with 
the  problem  of  welding  together  a  new  sales 


bers  of  the  New  York  Talking  Machine  Co.'s 
sales  force  as  shown  in  the  accompanying  photo- 
graph are  as  follows:  Standing,  M.  C.  Stegner, 
Ernest  Fontain,  J.  J.  Davin,  Fred  S.  Stewart, 
G.  A.  Deacon;  seated,  George  Kelly,  H.  C.  Ernst, 
Roy  J.  Keith,  M.  M.  Reinhard,  W.  H.  Nolan. 


PRESTO  UNIVERSAL  TONE  -  ARM 


This  tone-arm  has  been  designed  to  play  all  makes  and 
tvpes  of  records,  whether  of  vertical  or  lateral  cut.  No 
change  or  adjustment  becomes  necessary.  By  merely  turn- 
ing a  swivel  joint,  the  change  from  one  system  to  the  other 
is  made  quickly. 

THE  PRESTO  PERFECTED  SOUND  BOX  is  in  no 
small  measure  responsible  for  the  success  of  the  Tone-Arm. 
The  "triangle"  Needle  Holder  permits  the  use  of  all  types 
of  needles,  including  the  fibre  needle.  This  is  a  feature  not 
generally  found  in  other  makes  of  sound  boxes.  The  use  of 
new  and  especially  designed  machinery  enables  us  to  produce 
work  that  is  of  exceptional  precision  and  refinement. 

Prices  and  Samples  Upon  Request 
Let  us  figure  on  your  other  phono  parts  requirements 

PRESTO  PHONO.  PARTS  CORP. 


In  Position  for  Playing  Lateral  Cut  Records 


124-130  PEARL  STREET, 


BROOKLYN,  N.  Y. 
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This 

trade-mark 

is  a  symbol 

of  supremacy 

in  every 

corner 

of  the  world 


The  Pathe  Pathephone 
Modeil75 

The  most^popular*of  the  upright 
cabinet  Pathephones — and 
no  wonder,  either. 


YOU  don't  have  to  tell  people  what  the  Pathe  red 
rooster  on  your  window  stands  for.  You  may 
stake  your  reputation  as  a  dealer  on  this:  That 
they  already  know  it  and  are  entirely  familiar  with  its 
significance — both  as  an  identification  of  Pathe 
phonograph  product  and  as  an  instantly  recognized 
message  of  quality  flashed  daily  on  ten  thousand  motion 
picture  screens. 

You've  got  an  asset  in  that  red  rooster  and  the 
Pathe  name  as  big  as  the  world-wide  Pathe  repertoire 
— as  broad  as  the  claims  you  can  make  for  Pathe  product 
— and  as  solid  as  the  business  you  can  build  on  the 
exclusive  features  and  TONE  and  quality  of  both  the 
Pathephone  and  Pathe  records. 

And  it's  an  asset  worth  more  to  you  each  time  we 
remind  the  public  of  what  it  stands  for — as  we  will  with 
increased  force  (and  frequency)  from  now  on. 


PATHE  FRERES 

20  Grand  Avenue,  Brooklyn,  N.  Y. 

(Pathe  Freres  Phonograph  Co.,  Ltd.,  6  Clifford  Street,  Toronto,  Omt.) 
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This 

feature  is 
the  greatest 

exclusive 
phonograph 
selling  point 
to-day! 


The  Pathe  Sapphire  Ball 

(much  enlarged)  showing  how  it  fits  into  the  half- 
circle  of  the  sound-groove,  making  possible  the  full 
reproduction  of  the  delicate  "overtones;"  also  showing 
the  microscopically  jewel-polished  surface  that  makes 
possible  the  Pathe  Guarantee  below. 


WE  don't  need  to  tell  you  what  sells  phonographs: 
TONE,  difference,  exclusiveness — those  are  the 
points — and  you've  got  all  of  them  in  the  PATHE 
SAPPHIRE  BALL.  You  don't  have  to  sell  your  prospect 
on  comparisons  of  vague,  intangible  similarities  here.  The 
Pathephone  is  different  —  unmistakably  different  —  con- 
vincingly and  demonstrably  different. 

There  is  the  point  of  "no  needles  to  change",  for  one 
thing,  and  elimination  of  the  danger  of  marring  records, 
for  another;  the  smooth  gliding  of  the  sapphire  in  the 
sound-grooves,  and  the  matchless  purity  of  TONE  which 
that  produces;  the  long  life  of  Pathe  Records  and  the 
Pathe  guarantee — any  one  point  a  sales-clincher,  and  to- 
gether a  combination  which  is  making  Pathe  product  a 
future  in  America  eclipsing  even  its  leadership  abroad. 

Remember  that  "Pathe"  is  THE  coming  proposition 
in  this  country.  And  whether  you  are  tied  up  with  Pathe 
now  or  not,  you  will  likely  have  occasion  to  be  reminded 
of  that  prediction  with  increasing  force  and  frequency 
from  now  on ! 


HONOGRAPH  CO. 


We  guarantee  every  Pathe  Record  to 
play  at  least  one  thousand  times  with  the 
Pathe  Sapphire  Ball,  without  impairment 
to  the  unexcelled  beauty  of  tone  and 
without  showing  any  perceptible  wear 
on  the  record. 


s  still  possible  to  get  the  handling  of  Pathe  product  in  a  few  good  terri- 
es on  most  attractive  terms.     Write  or  wire  for  our  proposition  at  once. 
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TALKING  MACHINE-  BUSINESS  BOOMING  IN  KANSAS  CITY 

Old  'Glory  Week  Brought  Crowds  to  City— How  Talking  Machine  Men  Helped— Educational  De- 
partment for  Schmelzer  Arms  Co.— D.  M.  Guthrie  New  Columbia  Manager— Other  News 


Kansas  City,  Mq;,..  October  5.— Trade  condi- 
tions, particularly  in  the  talking  machine  busi- 
ness, received  the  boom  of  a  decade  in  Kansas 
City  recently  when  ,  the  business  men  put  on 
"Old  Glory  Week."  It  was  a  celebration  that 
eclipsed  all  others  ever  before  given  in  Kansas 
City.  Instead  of  the  single  attraction  of  a 
Fashion  Show,  or  a  pageant,  it  included  both 
and  many  other  big  drawing  cards,  .  First  of 
all  it  was  widely  advertised,' the  press  taking  it 
up  enthusiastically.  When  it  opened,  Septem- 
ber 22,  the  crowd  was:  there.  And  the  crowd 
stayed,  not  only  during  "Old  Glory  Week,"  but 
the  week  following  when  the  American  Horse 
Show  was  in  progress.  There  were  daily  pa- 
rades, special  attractions  at  the  theatres  and 
parkg,  a  spectacular  patriotic  pageant,  grand 
opera  in  which  such  stars  appeared  as  Marie 
Rappold,  Homer,  Kingston  and  Scott.  There 
was  also  a  Fashion  Show  and  a  big  military  ball. 
The  whole  city  was  in  gala  array  and  prizes  were 
given  for  the  best  store  windows.  All  trade 
was  stimulated  as  it  had  never  been  before. 
Much  of  the  credit  of  the  success  was  due  to 
A.  A.  Trostler  and  Harvey  Schmelzer,  of  the 
Schmelzer  Arms  Co.  Mr.  Schmelzer  was  chair- 
man of  the  committee  that  planned  "Old  Glory 
Week." 

Business  with  the  Architects'  and  Engineers' 
Supply  Co.,  dealers  in  the  Pathe,  has  picked  up 
wonderfully  in  the  past  month,  cash  sales  being 
particularly  numerous.  Largely  through  the 
record  exchange  department,  the  sale  of  rec- 
ords has  increased,  many  coming  in  to  exchange 
records  and,  hearing  the  new  ones,  buying. 

The  Wunderlich  Piano  Co.,  Victrola  dealers, 
say  there  is  nothing  specific  to  report.  Business 
is  better  than  it  has  ever  been  before,  and  they 
are  selling  machines  as  fast  as  they  come  in. 

D.  M.  Guthrie  is  the  new  manager  of  the  Co- 
lumbia Co.  here.  He  has  been  in  the  employ 
of  the  Columbia  Co.  for  a  number  of  years,  first 


as  special  representative  in  Nebraska,  then  as 
city  salesman  in  Kansas  City,  from  which  he 
was  promoted  to  manager.  Business  with  the 
Columbia  has  been  excellent.  Morgan  Kings- 
ton in  grand  opera  stimulated  the  sale  of  rec- 
ords. 

Miss  Leah  Ullom,  of  the  Schmelzer  Arms  Co., 
who  has  just  returned  from  the  factory  where 
she  went  for  special  instructions  along  educa- 
tional lines,  has  opened  an  educational  depart- 
ment for  that  company.  It  will  be  patterned 
after  those  in  Eastern  cities  and  is  the  first  of 
its  kind  in  Kansas  City.  The  educational  ele- 
ment here  has  taken  it  up  with  enthusiasm.  Par- 


How  Victrola  Aids  Physical  Culture 

ticular  stress  is  being  laid  on  the  Victrola  in 
connection  with  kindergarten  work. 

A  large  booth  is  being  fitted  up  for  the  chil- 
dren on  the  order  t>f  a  nursery,  with  nursery 
rhyme  characters  on  the  walls,  etc.  Here,  on 
Saturdays,  the  small  children  will  be  invited  to 
hear  story  telling  by  the  Victrola. 

There  will  be  a  certain  period  each  week  when 
the  grade  "school  teachers  will  be  instructed  in 
the  following  phases  of  the  Victrola  work:  com- 
munity singing,  character  impersonation  (in- 
cluding dialect  work,  which  will  be  taken  up  by 
the  sixth  and  seventh  grades),  natural  history 
with  bird  records,  etc.,  rhythm  and  folk  dance 
work  and  patriotic  records.      Heretofore  the 


machines  have  been  used  in  the  schools  chiefly 
for  entertainment  and  appreciation  but  in  the 
case  of  the  Benton  School  (shown  in  picture) 
the  Victrola  has  just  been  introduced  in  connec- 
tion with  calisthenics. 

A.  A.  Trostler,  manager  of  the  Victrola  de- 
partment of  the  Schmelzer  Arms  Co.,  says  that 
"business  is  wonderful.  I  had  a  great  many 
dealers  in  the  city  during  'Old  Glory  Week,'  and 
as  far  as  the  Victrola  proposition  is  concerned, 
it  is  the  same  old  story — we  need  more  goods 
and  our  dealers  are  just  crying  for  the  same. 
We  do  not  know  what  we  will  do  in  November 
and  December.  This  is  also  true  of  records, 
but,  taking  it  all  in  all,  everything  is  running 
along  very  nicely." 

Irving  E.  Magill,  recently  of  Chicago,  is  the 
Kansas  City  representative  of  the  Jones-Mo- 
trola,  which  has  been  taken  up  quite  enthusias- 
tically by  a  number  of  Kansas  City  jobbers. 
Mr.  Magill  will  handle  all  the  Southwest  terri- 
tory, including  Texas,  where  he  will  sell  direct 
to  the  dealers. 

Horace  Jordon,  manager  of  the  talking  ma- 
chine department  of  the  Newman  Mercantile 
Co.,  Joplin,  Mo.,  took  the  cash  prize  offered  by 
the  management  of  the  company  for  having  the 
department  that  made  the  biggest  increase  over 
the  last  year.  The  sale  of  the  instruments  had 
increased  310  per  cent,  over  the  year  before, 
more  than  on  any  other  class  of  merchandise 
in  the  store.  Mr.  Jordon,  when  questioned  as 
to  how  this  result  was  achieved,  said  modestly 
that  it  was  due  to  hard  work  and  particularly  in 
getting  up  attractive  ads.  He  had  also  used  re- 
cital as  a  drawing  card. 

John  A.  Lamkin,  Warrensburg,  Mo.,  states 
that  the  talking  machine  business  has  never 
been  better."  He  attributes  this  largely  to  the 
crops  around  Warrensburg  being  good,  as  his 
trade  is,  for  the  most  part,  with  country  people. 
And  this  class,  he  says,  buys  the  most  expen- 
-  sive  instruments.  Mr.  Lamkin  advertises 
largely  through  the  channel  of  tone  tests,  and 
often  brings  stars  to  the  Opera  House  for  these 
affairs. 


Boost  Your  Sales 

By  Featuring 

Union  Universal  Tone  Arms 
and  Attachments 


They  enable  your  customers  to  play  all  records  with  one  machine 


No.  1  Union  Universal  Tone  Arm  and  Reproducer,  shown  here,  enables  the 
Edison  Phonograph  to  play  Victor  and  Columbia  Records.  Our  various  tone 
arms  and  reproducers  are  made  to  cover  every  machine  and  make  of  record. 

They  reproduce  perfectly.  Add  to  the  attractive  appearance  of  the 
machine,  and  multiply  your  record  sales. 

Our  prices  on  Union  Universal  Tone  Arms  also  afford  you  an  unusually 

attractive  profit. 

Clip  the  coupon  and  send  today  for  catalog  and  trade  prices. 


THE  UNION  PHONOGRAPH  SUPPLY  CO. 


1108  W.  9th  St. 


W.  J.  McNamara,  President 


CLEVELAND,  O. 


THE  UNION  PHONO 
GRAPH   SUPPLY  CO 

Kindly  send  us  Trade 
Catalog  and  Price*. 

Firm  


Address- 


Dept. 
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PATHE  PUBLICITY  BY  G.  P.  METZGER 


The  Prominent  Advertising  Man  Arranges  to 
Handle  Campaign  for  the  Pathe  Interests 


This  issue  of  The  Talking  Machine  World 
carries  a  business  announcement  that  undoubt- 
edly will  make  interesting  and  pleasing  news  for 
our  readers.  It  is  the 
announcement  of  George 
P.  Metzger,  one  of  the 
best  known  figures  of  the 
talking  machine  field, 
and  characteristically  ex- 
pressed, it  tells  us  that  he 
has  hitched  his  wagon  to 
a  red  rooster,  and  that 
from  now  on  he  will 
handle  t  h  e  advertising 
for  Pathe.  This  is  good 
news,  and  we  are  sure  it 
will  be  good  news  to 
Geo.  P.  Metzger  everyone  in  the  industry 
who  knows  Mr.  Metzger  and  Geo.  W.  Lyle  of 
the  Pathe  Freres  Phonograph  Co. 

These  men  were  closely  associated  over  a 
period  of  many  years  and  the  announcement 
that  they  are  to  come  together  again 
means  that  we  may  confidently  look  forward 
to  the  inauguration  of  a  selling  and  advertising 
campaign  that  will  be  well  worth  watching. 

When  news  of  Mr.  Metzger's  "Red  Rooster" 
was  issued,  we  looked  up  Mr.  Lyle  to  ask  him 
if  he  had  any  comment  to  make  on  this  par- 
ticularly interesting  happening.  Mr.  Lyle  read- 
ily confirmed  the  announcement,  and  in  doing 
so  told  us  just  how  he  felt  about  it  all. 

"Pathe  has  certain  very  definite  plans  for  the 
immediate  future.  And  in  helping  us  to  carry 
out  those  plans  we  are  very  glad  indeed  that 
we  are  able  to  call  on  the  sane  counsel  and 
wide  advertising  knowledge  of  Mr.  Metzger. 

"You  know  that  I  know  Metzger  and  his 
organization  pretty  well,  and  what  he  and  his 
force  have  accomplished. 

"His  record  in  the  advertising  field,  particu- 
larly in  the  talking  machine  industry,  does  not 
need  any  extolling  by  me.  He  is  not  alone  a 
sound  advertising  man,  but  he  proved  to  have 
the  one  big  thing  the  industry  needed  when  he 
got  into  it.  And  that  one  thing  was  vision. 
And  vision  is  what  Pathe  is  looking  for  in  the 
men  associated  with  us. 

"We  are  looking  away  ahead — our  plans  are 
worked  out  to  do  big  things.  And  to  live  up 
to  those  big  things  means  we  must  have  the 
right  kind  of  men,  and  Metzger  is  going  to  fit 
in  with  our  plans  like  a  hand  in  a  glove. 

"We  certainly  are  very  glad  that  Pathe  ad- 
vertising is  going  to  bear  the  imprint  of  Metz- 
ger. We  know  beforehand  what  kind  of  work 
he  will  do — and  we  are  glad  that  timely  con- 
ditions have  made  him  and  his  staff  available." 

We  don't  believe  there  is  anything  we  can  add 
to  Mr.  Metzger's  announcement  and  Mr.  Lyle's 
confirmation,  except  to  say  that  we  believe  we 
are  going  to  see  something  big  in  the  way  of 
advertising  and  development  work  in  the  talk- 
ing machine  field.  And  that  that  advertising 
and  development  work  is  going  to  have  Pathe 
as  the  motive  power  behind  it. 


BOSTONIANS  GONE  TO  THE  FRONT 


The  various  business  houses  of  Boston  are 
giving  honor  to  their  various  employes  that 
have  joined  the  colors.  Everywhere  may  be 
seen  the  service  flags,  each  star  denoting  a 
man  having  left  that  house.  At  the  headquar- 
ters of  the  Eastern  Talking  Machine  Co.,  in 
Tremont  street,  there  is  conspicuously  dis- 
played at  the  entrance  an  honor  roll  very  at- 
tractively framed  and  placed  upon  an  easel. 
It  is  headed  "Eastern  Talking  Machine  Co.'s 
Roll  of  Honor,  Volunteers  Fighting  for  the 
U.  S.  A.  and  Her  Allies."  The  following  names 
thus  far  appear:  J.  J.  Spillane,  E.  O.  Welch, 
Earl  Mosely,  John  Colson,  Stephen  Dumont, 
Jos.  Kilmartin,  Wm.  McBride,  Lional  Kilpat- 
rick,  Wm.  Washington,  Frank  Moran,  and  Chas. 
Appleyard. 


SONORA  ON  TIMES  SOUARE 

Immense  Electric  Sign  Catches  the  Eyes  of  the 
Millions  Who  Pass  That  Way 


A  few  nights  ago  there  flashed  into  view  in 
Times  square,  New  York,  what  is  probably  the 
largest  and  most  attractive  electric  sign  ever 


there  flashed  out  in  golden  letters  "The  Highest 
Class  Talking  Machine  in  the  World."  Beneath 
this  came  the  br-illiaat. white  Sonora  trade  mark 
and  then  a  glowing  re!diiaddress  line,  Fifth  ave- 
nue at  Fifty-third  street. 

Although  the  expense  of  this  sign  is  great, 
it  comes  daily  to  the  attention  of  hundreds  of 
thousands  of  people  from  all  over  the  world 
and  is  considered  a  splendid  piece  of  advertis- 
ing by  the  Sonora  Co. 

It  is  extremely  difficult  to  design  a  sign  of 
this  nature -which  will  indicate1  the  high  quality 
of  the  product  it  represents,  but  in  this  instance 
the  effort  has  been  eminently  successful.  Thou- 
sands of  yellow,  white,  red,  blue  and  green  in- 
candescents  are  used  for  this  display.  The  sign 
covers  an  area  forty-nine  feet  by  ninety-one 
feet  and  is  placed  on  the  roof  of  a  large  hotel. 
It  has  become  one  of  the  night  sights  of  the  city. 


VICTOR  RECORDS  FOR  CHRISTMAS 

Specially  Selected  List  for  Holiday  Time  Just 
Issued  for  Convenience  of  Dealers 


The  Victor  Talking  Machine  Co.  has  just  is- 
sued a  special  order  blank  to  cover  a  selected 
list  of  records  that  are  particularly  appropriate 
to  the  holiday  season.  During  the  past  year 
the  Victor  Co.  has  also  issued  a  list  of  spe- 
cially selected  records  that  have  proven  excel- 
lent sellers  at  holiday  time,  and  this  year's  list 
is  no  exceptiorTto  the  rule,  containing  as  it  does 
some  of  the  most  popular  of  the  Christmas 
carols,  together  with  Bible  readings,  sacred 
songs,  children's  pieces,,  etc.  Dealers  are  urged 
to  order  selected  records  now  in  order  to  be 
properly  prepared  at  holiday  time.  Elaborate 
window  hangers  and  special  supplements  for  dis- 
tribution to  customers  will  be  issued  later. 


The  Great  Sonora  Sign  at  Times  Square 

used  by  any  phonograph  company.  Located 
high  in  the  air  a  gigantic  butterfly  with  beauti- 
ful multi-color,  iridescent  wings  rested  against 
a  long-stemmed  pink  rose,  its  wings  gently 
flapping  open  and  closed.    From  the  darkness 


SATISFACTION  AND  SUCCESS 

To  be  satisfied  with  yourself  is  to  do  the 

best  you  can  in  everything  that  you  do.  A  man 

who  does  less  than  his  best  will  never  be  sat- 
isfied. 


The  House  of  Service"  Again  Proves  Its  Superior  Service 

VICTOR  DEALERS 

We  have  Steel  Needles 

Puncn  through  circle  with  thumb  nail 

®  CD  ®  © 

Victor 

Tungs-tone  S 

Full  Tone 


Send  Us 
Your  Needle  Orders 
NOW 

We  can  make  immediate  delivery  on 
Brilliantone  Steel,  Loud  and  Extra  Loud  (100  in  package) 
Victor  Fibre,  Victor  Tungs-Tone 

We  will  accept  orders  to  be  delivered  within  four  weeks. 
Half  Tone  Needles  Loud  Needles 

Packed  100  in  Envelopes.  200  in  Tin  Boxes  Packed  200  in  Envelopes.  200  in  Tin  Boxes 


WE 
SPECIALIZE 
IN 


VICTOR           f^e  neeJ|e  situation  is  such  today  that  we  advise  every 
FOREIGN        dealer  to  anticipate  his  wants  for  several  months  to 
RECORDS        come,  and  order  today,  thereby  protecting  themselves 
against  future  advances  in  prices  which  are  sure  to  come, 
(in  all  Languages)   


VICT  OF 

NewYork 
House  ofjerrtce 


VICTOR  DEALERS 

Cut  this  out  and  mail  to  us  now. 

Name  •  • ..  •  

Street  

City  

State   

We  will  help  you  increase  Record 
Sales 
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BIG  SONG  HITS 

In  a  "Smashing"  Campaign! 


Every  Talking  Machine  Dealer — Every  Piano  Dealer — will  be  bene- 
fited by  this  tremendous  advertising  and  promotion  campaign — The  Biggest 
the  Sheet  Music  Business  has  ever  seen. 

These  Four  Song  Hits  are  being  exploited  in  a  Sensational  way 
throughout  the  United  States  and  Canada — and  the  people  are  urged  to 
get  them  for  their  piano — talking  machine  or  player-piano. 

This  means  much  to  every  dealer,  and  especially  to  those  dealers 
who  "Hook  Up"  with  the  campaign  by  making  a  prominent  display  of  the 
goods  simultaneously  with  the  appearance  of  the  advertisements — on 
November  15th. 

In  addition  to  the  full  page  $5,000.00  advertisement  in 

THE  SATURDAY 
EVENING  POST 

reproduced  on  the  opposite  page — thousands  upon  thousands  of  dollars  will 
be  spent  in  other  forms  of  promotion — making  this— not  only  the  most 
costly  but  the  most  carefully  planned  and  most  intensive  publicity  drive  the 
Sheet  Music  industry  has  ever  seen. 

The  extent  to  which  you — Mr.  Dealer — may  "cash  in"  on  this  extra- 
ordinary campaign — conducted  for  your  benefit  as  well  as  ours — depends 
entirely  upon  the  co-operation  and  interest  you  take  in  the  matter. 

We  could  say  more — but  doesn't  the  above  paragraph  really  complete 
the  story? 

It  is,  therefore,  Mr.  Dealer,  up  to  you ! 


DON'T  FORGET  THE  DATE,  NOVEMBER  15th 
DONT  FORGET  TO  MAKE  A  BIG  DISPLAY 
DONT  FORGET  TO  ORDER  THE  GOODS 


THIS  IS  THE  OPENING  GUN  OF  THE  BIGGEST  PROM( 
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This  is  an  exact  copy  of  the  full-page— $5,000.00  advertisement 

which  will  THE  SMTUSDMY        On  sale  everywhere 
appear  in    MVMNINC  JPOST   Tnursday»  November  15th. 


SONG 


the  SOLDIERS 

and  SAILORS 


SING 


Get  these  four  smashing  song  hits  for  your  piano,  your  talking-machine,  or  your  player- 
piano — and  get  them  right  away.  Keep  up  with  the  boys  who  sing  their  way  into  action. 


But  we'll  g<*tllel,e 

"We'll  sing  Yankee  Doodle'under 
the  Linden  with  some  real  live 
Yankee  pep !  "  That's  the  real 
"do  or  die"  spirit  of  this  up-to- 
the-minute  war-song  hit.  Better 
than  "Tipperary"  because  it  goes 
straight  to  the  point.  The  music 
gets  there,  too  —  gets  to  your 
heart  and  your  feet.  By  Arthur 
Fields  and  Leon  Flatow. 


It's  a  Long  Way  to  Berlin" 


I  Don't  Want  to  Get  Well' 


SALE  NOW 

At  all  music  and  department  stores,  or  at  any  Woolworth, 
Kxesge,  Kre:  s,  McCrory,  Kraft,  Grant,  or  Metropolitan  store. 

OUR  boys  on  the  fields  of  France,  our  sailors  on  the  big, 
gray  sea-fighters,  and  the  boys  in  our  training-camps 
are  singing  them.  The  whole  country  is  sinking  them  and 
dancing  to  their  inspiring  melodies.  Being  ing  to  tremen- 
dous applause  in  thousands  of  theatres  throughout  the  land. 


Try  over  the  choruses  and  you  will  know  why.  Don't 
wait  until  you  hear  everybody  singing  them — get  copies 
of  all  four  of  these  songs  now  and  be  the  first  to  sing 
them. 

These  songs  are  on  sale  at  practically  every  music 
store  in  the  United  States  and  Canada.  Look  for  their 
displays  of  the  songs  and  reproductions  of  this  advertise- 
ment in  their  windows. 


If  you  have  difficulty} 
you  may  order  direct  froP 

Special  Note:  The  ver*1 
dance-hall,  or  other  plac 
to  request  the  leader 
soldiers  and  sailors  sing  ai 


locating  a  dealer,  however, 
us,  15c  each,  any  7  for  $1. 
ext  time  you  go  to  a  cabaret, 
here  there  is  music,  be  sure 
ay  these  four  songs  that  the 
love. 

But  don't  miss  them — (  m't  miss  hearing  them,  sing- 
ing them,  or  dancing  to  th'  ;  inspiring,  martial  melodies. 


Hail.Hail.tlie  Ga^  AH  He, 

Here's  a  song  you  think  you 
know.  But  did  you  ever  hear  the 
verses  or  did  you  ever  see  the 
music?  It's  all  here— and  it's  all 
the  sort  of  stuff  that  puts  pep  in- 
to everybody.  One  of  the  great- 
est marching  refrains  ever  writ- 
ten— and  just  as  good  as  a  fox- 
trot or  one-step.  By  D.  A.  Esrom, 
Theodore  Morse,  and  Arthur 
Sullivan. 


Hail,  Hail,  the  Gang's  All  Here 


J  Bound 


Other  Popular  "Feist"  Songs 


Goodbye  Broadway.  Hello  France. 
Mother,  Dixie  and  You.    Silly  Sonnets. 
Hong  Kong.  Father  Was  Right. 

Where  Do  We  Go  from  Here. 
Hawaiian  Butterfly. 
At  the  Yankee  Military  Ball. 
There's  Something  in  the  Name  of 

Ireland. 
China.  We  Owe  a  Lot  to  Yon. 
The  Garden  of  Allah. 
Throw  No  Stones  in  the  Well  That  Gives 

You  Water.       Hello.  Aloha,  Hello. 
I  Called  You  My  Sweetheart. 
Keep  Your  Eye  on  the  Girlie  You  Love. 
Don't  Bite  the  Hand  That's  Feeding  Yon. 
You're  as  Dear  to  Me  as  Dixie  Was  to 

Lee.  My  Red  Cross  Girlie. 

When  I  Get  Back  to  Loveland  and  You. 
My  Flower  Garden  Girl. 
Mammy  Blossom's  'Possum  Party. 


These  songs  are  printed  in 
the  new  "Feist"  easy-to-read 
style.  Complete  song  at  a 
glance.    No  leaves  to  turn. 

75c  each,  any  seven  for  $1.00 
postpaid.  Band  25c.  Orchestra 
25c,  Male  Quartette  10c. 


Homeward  Bound" 


Your  9  in  will  be  awfully  thick 
if  this  >  mg  doesn't  get  deep  down 
unden  talh.  You  can  see  our 
brave'  >ys  coming  home,  you  can 
see  Vr  ory,  you  can  see  the  joy 
of  dut  nobly  done  and  the  world 
at  pea  )  again. 

The  n  lody— well,  it's  just  the 
right  o  e  for  this  matchless  song. 
By  H'  vard  Johnson,  Coleman 
ind  George  W.  Meyer. 


JLEO.  FEIST  Inc.  240W.40  Sf.(Fei$/  Bldtf.)  IMEWVORK 
)N  DRIVE  THE  MUSIC  BUSINESS  HAS  EVER  SEEN 
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GREAT  ACTIVITY  FOUND  IN  PITTSBURGH  "TALKER"  TRADE 

New  Officers  of  Local  Association  Plan  an  Active  Campaign — Elaborate  New  Pathephone  Shop 
Opened — New  Dealers  Entering  Field — Frederick  Piano  Co.'s  Recent  Purchase 

Pittsburgh,  Pa..  October  9 


-The  regular  monthly 
meeting  of  the  Talking  Machine  Dealers'  Asso- 
ciation of  Pittsburgh  was  held  in  the  Dutch 
Room  of  the  Fort  Pitt  Hotel,  Tuesday  eve- 
ning, October  9,  when  the  newly  elected  officers 
of  the  association  took  their  places.  The  offi- 
cials, who  were  chosen  at  the  last  regular  meet- 
ing, are  as  follows:  President,  Leo  Half,  of 
Half  Bros.,  Homestead;  vice-president,  H.  N. 
Rudderow,  of  the  Talking  Machine  Shop;  sec- 
retary, A:  R.  Meyer,  of  Joseph  Home  &  Co.; 
treasurer,  Jacob  Schoenberger,  of  Lechner  & 
Schoenberger. 

The  new  officers  outlined  a  very  ambitious 
program  for  the   coming  winter's   work,  and 


Leo  Half,  the  New  Association  President 

there  was  an  enthusiastic  general  discussion. 
The  plans  indicate  that  there  is  a  most  active 
and  successful  year  ahead  of  the  association. 
President  Half  announced  the  new  executive 
committee  of  the  association  as  follows:  C.  L. 
Hamilton,  W.  A.  Kulp,  J.  C.  Roush,  Kenneth 
Mills,  Albert  Buehn,  Clark  Wright,  M.  Max, 
D.  O.  Morgan,  H.  H.  Meyer. 

The  elaborate  new  Pathephone  Shop  was  for- 
mally opened  to  the  public  on  Wednesday,  Sep- 
tember 19.  Manager  H.  J.  Brennan  reports  that 
trade  has  started  off  in  a  most  auspicious  man- 
ner and  that  a  steady  increase  is  shown.  The 
establishment  is  one  of  the  largest  and  finest 
in  the  country,  and  embodies  the  latest  ideas  in 
arrangement  and  equipment.  The  Pathephone 
Shop  occupies  a  handsome  five-story  building 


on  Liberty  avenue,  erected  especially  for  the 
needs  of  the  business.  The  first  floor  is  given 
over  exclusively  to  the  retail  department,  and  it 
contains  eight  spacious  and  lavishly  furnished 
demonstration  booths. 

The  wholesale  department  occupies  the  four 
upper  floors.  A  very  large  and  complete  stock 
of  machines  is  carried.  The  record  department 
has  a  capacity  of  200,000  records,  and  is  ar- 
ranged with  a  view  to  the  greatest  possible 
efficiency  in  handling  this  end  of  the  business. 
The  local  jobbing  agency  for  the  Pathe  line 
comprises  the  entire  territory  of  Western  Penn- 
sylvania, West  Virginia  and  Eastern  Ohio,  and 
the  new  establishment  provides  adequate  facil- 
ities for  supplying  this  large  group  of  dealers. 

The  Pittsburgh  Motrola  Sales  Co.  also  oc- 
cupies a  portion  of  the  new  Pathe  headquarters. 

The  Standard  Talking  Machine  Co.,  of  this 
city,  is  making  all  preparations  for  the  largest 
fall  business  in  its  history.  In  the  service  de- 
partment the  Standard  is  furnishing  its  dealers 
with  a  very  attractive  Christmas  record  selling 
folder.  It  is  not  only  an  excellent  record  sell- 
ing argument  in  itself,  but  provides  also  for  car- 
rying with  it  the  Victor  Co.'s  Christmas  record 
certificate,  which  the  Victor  Co.  is  this  year 
furnishing  to  its  dealers. 

J.  C.  Roush,  president  of  the  Standard  Talk- 
ing Machine  Co.,  has  just  returned  after  spend- 
ing a  week  in  the  East,  where  he  attended  the 
conferences  with  relation  to  the  recently  im- 
posed taxes  upon  the  talking  machine  industry. 
Mr.  Roush  is  secretary  of  the  National  Asso- 
ciation of  Talking  Machine  Jobbers.  While  in 
the  East  Mr.  Roush  visited  the  Victor  factory. 

The  Buehn  Phonograph  Co.,  local  Edison 
distributors,  is  enjoying  a  steady  increase  in 
business,  both  in  machines  and  records,  accord- 
ing to  Manager  Albert  Buehn.  This  house  is 
receiving  initial  shipments  of  the  new  style 
William  and  Mary  disc  phonograph,  and  the 
request  for  same  is  reported  much  larger  than 
the  supply.  The  Amberola  business  is  making 
great  strides,  Mr.  Buehn  states,  and  a  gain  of 
more  than  100  per  cent,  is  shown  over  last 
year. 

The  Buehn  Phonograph  Co.  reports  the  addi- 
tion of  two  new  dealers  recently.  They  are 
J.  H.  Rubert,  a  general  music  dealer,  of  Emel- 
ton,  Pa.,  and  S.  G.  Patterson,  a  piano  dealer,  of 
New  Brighton. 

Preparations  are  being  made  by  Manager  Al- 
bert Buehn,  of  the  Buehn  Phonograph  Co.,  for 
an  elaborate  Edison  tone  test  recital  in  No- 
vember at  Carnegie  Music  Hall.    At  that  time 


P  R  E 


PARED 


Avail  Yourself  of  Our 

SPECIAL  SAMPLE  OFFER 


WM.  F.  NYE 


New  Bedford,  Mass. 


an  Edison  dealers'  meeting  will  also  be  held  at 
the  Buehn  headquarters. 

The  W.  F.  Frederick  Piano  Co.,  of  this  city, 
has  purchased  the  Watkins  Music  Co.,  120  East 
Federal  street,  Youngstown,  O.,  and  with  it  the 
Victor  franchise.  H.  R.  Watkins,  a  member  of 
the  firm,  remains  with  the  W.  F.  Frederick  Co. 
as  manager  of  the  branch  store.  W.  H.  Wat- 
kins, whose  retirement  from  the  business  neces- 
sitated the  sale  of  the  Watkins  Music  Co.,  has 
entered  another  line  at  Columbus,  O.  G.  W. 
Watkins,  the  third  member  of  the  company,  is 
sales  manager  of  the  W.  F.  Frederick  Piano  Co. 

The  Columbia  Graphophone  Co.,  Sixth  street 
and  Duquesne  Way,  reports  an  exceptionally 
active  trade  throughout  this  territory,  both  in 
machines  and  records.  Manager  Kenneth  Mills 
said:  "The  phenomenal  industrial  activity  in 
the  Pittsburgh  district  is  strongly  reflected  in 
the  talking  machine  demand.  This  branch  en- 
joyed the  best  September  business  in  its  his- 
tory by  a  large  percentage.  Fall  buying  has 
thus  far  exceeded  anything  on  our  books." 

The  Kaufmann  &  Baer  talking  machine  de- 
partment reports  an  exceedingly  active  trade, 
particularly  in  machines.  This  large  and  at- 
tractive department,  which  is  one  of  the  newest 
in  the  city,  is  now  featuring  the  Aeolian  Vo- 
calion,  along  with  the  Columbia  line  of  machines 
and  records.  It  holds  the  only  agency  for  the 
Aeolian    Vocalion    in    the    Pittsburgh  section. 


AMERICAN 


"As  Beautiful  and  Clear  A  Tone  As  I  Have  Heard  from  Any  Machine" 

This  common  remark  made  by  everyone  hearing  the  American  Dlayed.  Months  of  study  and  experimenting  in  the  reproduction  of  tone  and  acoustics 
have  enabled  us  to  perfect  a  horn  which  is  second  to  none.  Each  American  embraces  such  demanded  features  as  Universal  tone  arms,  enabling 
the  playing  of  all  records.    Absolute  noiseless  motors  of  the  highest  grade  manufactured.    Cabinets   which   embody  the  finest  materials  and 

workmanship. 

This  line  of  phonographs,  Mr.  Dealer,  you  shall  find  a  money  maker,  giving  yourself  real 
profits  and  big  sales.    Do  yourself  justice  and  us  a  favor  by  sending  for  our  literature. 

PRICES  QUOTED  ARE  WHOLESALE 


No.  3— $18.50 


No.  5-$23.50 


No.  13— $61.00 


No.  22— $85.00 


No.  6— $29.00  No.  10— $47.50 

We  stand  back  of  every  American 

AMERICAN  PHONOGRAPH  COMPANY 

Main  Office  mi  Factory,  11!  Lyon  St.,  GRAND  RAPIDS,  MICH.  503  Cable  Bldg.,  CHICAGO 
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THREE  ART  MODELS  OF  PATHE  PHONOGRAPHS  ANNOUNCED 

New  Designs  After  Leading  Decorative  Periods  Are  Very  Distinctive  in  Construction  and  Appear- 
ance and  They  Have  Made  a  Most  Favorable  Impression  on  the  Trade 


The  Pathe  Freres  Phonograph  Co.,  Brooklyn, 
N.  Y.,  has  just  advised  its  dealers  that  it  is  now 
ready  to  place  on  the  market  three  new  and 
distinctive  art  models.    The  company  has  been 


There  are  three  Pathe  period  designs,  desig- 
nated as  the  Jacobean,  Sheraton  and  William 
and  Mary.  The  general  overall  dimensions  of. 
these  art  models  are  forty-seven  inches  in  length, 


easy  access  to  the  turntable.  The  sound  cham- 
ber is  of  approved  Pathe  construction  and  is 
artistically  arranged  and  finished  with  as  much 
care  and  precision  as  the  exterior  of  the  cabinet. 
On  the  right  is  a  small  drawer  suitable  for  hold- 
ing accessories,  below  which  is  a  compartment 
with  vertical  partitions  for  holding  record  al- 
bums.  The  left  side  is  equipped  with  shelves  for 


working  on  these  models  for  some  time  past,  as 
they  felt  that  their  representatives  should  be 
furnished  with  a  line  of  period  designs  that 
would  meet  with  a  ready  sale.    That  they  have 


Jacobean  Model 

succeeded  in  the  fulfilment  of  this  desire  is  in- 
dicated in  the  enthusiastic  praises  which  these 
instruments  have  received  from  Pathe  jobbers 
and  Pathe  dealers  who  have  visited  the  factory 
during  the  past  fortnight. 


thirty-six  inches  in  height  and  twenty  inches  in 
width.  The  different  designs  were  constructed 
by  one  of  the  finest  cabinet  houses  in  the  coun- 
try, and  are  faithful  reproductions  of  the  char- 
acteristics common  to 
the  different  periods 
they  represent. 

The  William  and 
Mary  model  is  fin- 
ished in  walnut;  the 
Sheraton  in  mahog- 
any and  the  Jacobean 
is  finished  in  fumed 
oak  and  white,  giving 
an  artistic  antique  ef- 
fect. The  different 
designs,  while  adher- 
ing strictly  to  the 
three  O  1  d  English 
periods,  are  arranged 
to  give  a  simple  and 
most  striking  appear- 
ance without  being 
ornate  and  overdec- 
orated.  They  are  so 
designed  and  con- 
structed as  to  har- 
monize perfectly  with 
the  various  styles  of 
interior  decoration. 
The  cabinet  constructions  of  these  art  models 
are  of  a  sturdy,  durable  pattern,  being  well  rein- 
forced throughout.  The  center  of  the  top  con- 
sists of  a  lid  which  when  closed  lies  flush  with 
the  top  of  the  cabinet,  and  when  raised  offers 


records  arranged  horizontally.  All  of  these  par- 
titions and  shelves  are  made  of  durable  three- 
ply  board  which  prevents  splitting.  The  cabinet 
itself  is  of  five-ply,  adding  greatly  to  its  strength. 
The  handles  on  the  Sheraton  design  are  con- 
structed of  oxidized  silver,  while  their  finish  on 
the  William  and  Mary  and  Jacobean  models  is 
of  statuary  bronze. 

It  is  interesting  to  note  that  all  of  these 
models  will  retail  at  $190,  and  an  electric  motor 
will  be  part  of  the  equipment  in  the  models  re- 
tailing at  $200.  The  company  expects  to  launch 
an  aggressive  campaign  in  behalf  of  these  art 
models,  and  their  moderate  price,  together  with 
their  artistic  appearance,  will  doubtless  enable 
Pathe  representatives  to  develop  a  profitable 
market  for  these  period  designs. 


ATTENDED  THE  WAR  CONVENTION 


Three  Prominent  Talking  Machine  Men  Present 
at  Recent  Conference  Held  at  Atlantic  City 


Among  those  who  attended  the  War  Conven- 
tion of  Business  Men  held  at  Atlantic  City  last 
month  as  representatives  of  the  talking  machine 
trade  were  French  Nestor,  manager  of  the 
Standard  Talking  Machine  Co.,  Pittsburgh,  who 
attended  as  national  councilor  of  the  National 
Association  of  Talking  Machine  Jobbers;  Joseph 
C.  Roush,  president  of  the  Standard  Co.,  and 
secretary  of  the  Jobbers'  Association,  and  Geo. 
E.  Mickel,  of  Mickel  Bros.,  Victor  distributors, 
of  Omaha,  Neb.,  who  was  a  representative  of  the 
Rotary  Club. 


SERVICE  COUNTS 

We  have  built  up  our  business  to  the  highest  point  of  efficency  on  a 
foundation  of  honesty  and  reliability.  Our  service  enjoys  the  dealer's 
confidence  to  an  unapproachable  degree. 

W   D.  &  C.  N.  ANDREWS 

BUFFALO,  N.  Y. 
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No.  3 — Oak  or  Imitation  Mahogany 
17xl8V2xl3  inches  high,  $30.00 


Cjj  The  culmination  of  experiments,  not 
"another  '  experiment. 

<J  The  embodiment  of  the  reliable  manu- 
facturer's and  of  the  reliable  dealer's  ideal 
of  the  phonograph. 

<JThe  product  of  craftsmen,  not  of 
"  hands." 

*I  Acoustically,  mechanically  and  artistic- 
ally perfect. 

•I  A  musical  instrument,  not  a  "machine." 

^  Made  so  that  it  can  be  guaranteed  by  the  dealer  by  a 
concern  who  will  stand  back  of  his  guarantee. 

*l  Made  so  that  it  will  sell  easily,  stay  sold  and  sell  more ; 
that  is 


ENTVRY 


PHONOGRAPH 

The  Phonograph  of  iheCenfury 


<I  Its  makers  have  been  identified  with  the  phonograph 
industry  almost  since  its  inception,  first  making  only  cab- 
inets, later  the  best  "  universal  "  tone  arm  ever  made  and 
complete  phonographs  for  other  "manufacturers." 
•J  The  line  ranges  in  retail  prices  from  $30.  to  $200. 
It  yields  the  maximum  possible  profit. 

•I  The  dealer  is  furnished  with  effective 
dealer  helps,  and  with  the  assistance  of  an 
efficient  Service  Department. 

<I  He  gets  deliveries  when  he  wants  them. 

tfl  NOW,  not  later,  not  even  tomorrow,  is 
the  time  to  send  for  catalog  and  proposition. 

(^entury  (Cabinet  (Company 

No.  1603-25  West  45th  Street 
New  York,  N.  Y. 

Factory  at  Utica,   New  York 

-  •'  '     ~      '  J  ■ 


No.  5 — Quartered  Oak  or  genuine  Mahogany 
19%x21%xl4%,  $50:00 
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SELLING  TALKERS  TO  INDIANS  REQUIRES  SPECIAL  GIFTS 

B.  L.  Peter,  of  Pawnee,  Okla.,  Pays  Special  Attention  to  the  Trade  of  the  Brave  and  Squaw  and 
Solves  Many  Problems,  Especially  That  of  Getting  Payments  Promptly 

The  only  way  he 


Kansas  City,  Mo.,  October  4.— B.  L.  Peter, 
Pawnee,  Okla.,  has,  in  all  probability,  more  in- 
teresting customers  than  any  other  talking  ma- 
chine dealer  in  the  busines.  Mr.  Peter  is  situ- 
ated among  the  Pawnee  and  Osage  Indians  and 
he  says  the  location  is  highly  profitable  as  these 
Indians  are  immensely  wealthy,  the  Osage  be- 
ing the  richest  tribe  in  the  world.  Many  of 
them  draw  thousands  monthly  from  their  oil 
wells.  To  any  dealer  who  wishes  to  follow  into 
so  lucrative  a  territory,  the  directions  are 
simple.  "Master  a  couple  of  Indian  dialects, 
learn  to  squat  gracefully  on  the  bare  floors  in 
the  huts  of  your  prospects,  and  let  old  Ben 
Franklin  have  nothing  on  you  for  diplomacy," 
so  advises  Mr.  Peter.  Outside  of  these  few  re- 
quirements, it  is  the  easiest  thing  in  the  world 
to  "sell"  the  Indian.  To  begin  with,  love  of 
music  is  one  of  their  most  dominant  racial  char- 
acteristics. The  tom-tom  has  always  been  as 
necessary  to  their  happiness  as  the  tomahawk. 

They  are  primarily  hero-worshippers  and  any 
seemingly  impossible  or  wonderful  feats  arouse 
an  admiration  and  awe  that  is  carried  to  the 
point  of  worship.  In  such  a  light  do  they  re- 
gard the  white  man's  music  box;  they  do  not 
understand  the  why  or  wherefore  but  they  pay 
homage  to  the  result.  Thus  there  is  no  neces- 
sity to  create  the  desire  of  possession — it  is  al- 
ready there.  But  the  next  phase,  the  ability 
to  pay,  is  where  the  rub  comes  in.  Though  they 
have  the  money,  the  Indians  (unlike,  of  course, 
their  white  brother)  do  not  seem  to  care  about 
parting  with  it.  If  one  can  get  cash  for  the 
instrument,  there  is  of  course  no  difficulty,  but 
if  the  machine  is  paid  for  in  instalments,  it  is 
with  the  greatest  effort,  in  many  cases,  that  the 
money  is  collected.  The  Indians  will  pay  the 
first  instalment  and  then  they  think  they  own 
the  instrument  and  do  not  see  the  justice  in  re- 
possession. 

An  illustration  of  the  type  of  customer  that 
Mr.  Peter  has  is  the  Osage  Indian  who  re- 
cently bought  a  $250  instrument.  This  Indian, 
chancing  to  pass  Mr.  Peter's  store,  heard  the 
machine  and  entered.  He  listened  intently, 
giving  grunts  of  approval.  The  next  day  Mr. 
Peter  drove  out  to  the  Indian's  house — or  hut, 
as  it  should  more  properly  be  called — and  was 
met  at  the  door  by  a  two-hundred-pound  squaw. 
She  motioned  for  him  to  come  in — she  could 
speak  little  or  no  English — and  he  entered.  The 
room  was  totally  bare  of  furniture,  rugs,  or 
pictures.  There  was  not  even  a  table  or  chair 
to  put  the  records  upon.  An  open  door  showed 
the  room  beyond,  a  bedroom.  It  contained  two 
pallets  on  the  floor,  nothing  more.  Yet  this 
Indian  is  one  of  the  richest  men  in  a  wealthy 
tribe. 

While  he  was  demonstrating  the  instrument 
to  the  squaw,  a  Hudson  super-six  drove  up  and 
the  head  of  the  house  got  out  of  his  car.  He 
entered  the  room  followed  by  two  children.  All 
immediately  seated  themselves  upon  the  floor. 
Mr.  Peter,  he  admits,  with  not  much  grace  and 
agility,  did  likewise,  having  to  scramble  up  every 
time  he  put  on  a  new  record.  The  martial  music 
was  appreciated  the  most,  as  is  the  case  with 
all  the  Indians,  band  records  selling  like  hot 
cakes.  Finally  Mr.  Peter  broached  the  subject 
of  buying  the  machine  and  the  squaw  told  her 
husband  that  she  wanted  it.  Of  course  that 
settled  it!  She  then  went  into  the  bedroom 
and  from  under  one  of  the  pallets  produced  the 
family  pocketbook,  from  which  she  took  a  long 
roll  of  bills.  She  stated,  however,  that  she 
could  only  make  a  payment.  Mr.  Peter  did  not 
try  to  persuade  her  otherwise.  No  amount  of 
argument  will  move  an  Indian  to  change  his 
mind.  Mr.  Peter  then  untangled  his  generous 
length  of  limb  from  the  floor  and  departed, 
mentally  figuring  how  many  chairs  could  have 
been  bought  for  the  $250  instrument  he  had  left 
behind  him. 

Mr.  Peter  also  stated  that  in  many  cases  he 
has  sold  a  machine  only  to  return  a  month  later 


and  find  it  broken  to  pieces, 
could  account  for  such  treatment  of  the  instru- 
ment is  that  the  martial  music  must  have  so 
stirred  the  blood  of  the  Indians  that  they  went 
on  the  war  path  with  the  hatchet. 


triangular  shaped  groove  in  the  cutter  and  the 
lever  raised.  That  is  all  there  is  to  it,  the  work 
being  done  quickly  and  accurately.  The  aim  in 
producing  this  sharpener  has  been  to  produce  a 
device  which  will  be  absolutely  foolproof  and 


NEW  FIBRE  NEEDLE  "REPRODUCER" 

An  Improved  Device  for  Resharpening  Fibre 
Needles  Marketed  by  B.  &  H.  Fibre  Mfg.  Co. 


Chicago,  III.,  October  8.  —The  B.  &  H.  Fibre 
Mfg.  Co.,  manufacturers  of  the  B.  &  H.  fibre 
needle,  are  now  ready  for  the  market  with  the  - 
new  fibre  needle  "reproducer"  or  sharpener, 
which  is  shown  in  the  accompanying  illustration. 
It  represents  years  of  careful  experimentation 
by  F.  D.  Hall,  president  of  the  company,  and 
the  inventor  of  the  fibre  needle,  and  is  the  prod- 
uct of  his  knowledge  of  the  nature  and  require- 
ments of  the  fibre  needle.  The  feature  of  this 
little  sharpener  is  "that  it  sharpens  the  needle 
with  a  slanting  side  cut  on  the  pulp  side  of  the 
needle  only  and  does  not  cut  through  the  cortex. 
In  other  words,  it  sharpens  the  needle  very 
much  as  one  sharpens  a  pencil  with  a  pen  knife 
and  with  the  least  possible  wastage  of  material. 
As  may  be  seen  by  the  illustration,  the  point  of 
■  the  needle  to  be  sharpened  is  inserted  in  the 


New  B.  &  H.  Fibre  Needle  Reproducer 

which  will  unfailingly  produce  a  perfect  point. 
Any  imperfect  needle  may  be  made  instantly 
perfect  through  the  use  of  this  device. 

The  new  sharpener  comes  in  a  neat  box,  which 
can  be  attached  in  the  top  of  the  talking  ma- 
chine, furnishes  a  permanent  holder  and  takes 
care  of  the  shavings  from  the  sharpened  needles. 
The  sharpener  is  made  of  the  best  materials,  is 
extremely  handsome  in  appearance  and  can  be 
furnished  in  either  nickel  or  gold  finish  to  match 
the  trimmings  of  the  various  talking  machines. 
Its  merits  have  already  come  in  for  the  highest 
praise  from  members  of  the  trade. 


LOOK 


We  Have  Anticipated 
Your  Needs 

And  Can  Fill  Your  Orders 
for 

Steel  Needles 
Playrite  and  Melotone 
Record  Stock  Envelopes 

Delivery  Bags 
Supplement  Envelopes 
Carrying  Gases 
Cabinets  for  all  Type  Victrolas 
Record  Easels  for  Window  Display 
Ogden's  Record  Stock  Cabinets 

Send  for  Catalogs  and  Price  List 


We  also  have  one  of  the  largest  and  most  complete 
stocks  of  Victor  Foreign  and  Domestic 
Records  in  the  country. 


Talking  Machine  Co. 
97  Chambers  St.   nEa»chu»c»5t  New  York 


VICTOR 


Near  Church  St 

DISTRIBUTORS 
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BOOKS  MANY  GOOD  ORDERS 

Paul  L.  Baerwald  Tells  of  Trip  Through  New 
York  State  and  Adjacent  Territory 

Paul  L.  Baerwald,  Eastern  sales  manager  of 
the  Otto  Heineman  Supply  Co.,  New  York,  re- 
turned last  Monday  from  a  trip  through  New 
York  State  and  the  surrounding  territories.  He 


Paul  L.  Baerwald 

visited  the  talking  machine  manufacturers  in 
this  territory  and  secured  large  orders  for 
Heineman  products  in  all  the  cities  he  visited. 

In  a  chat  with  The  World  Mr.  Baerwald 
stated  that  conditions  in  the  talking  machine 
industry  are  very  satisfactory  and  that  all  of 
the  manufacturers  he  called  upon  are  making 
preparations  for  an  active  fall  trade. 

One  of  the  most  gratifying  features  of  the 
business  at  the  present  time  is  the  fact  that 
the  majority  of  the  manufacturers  are  increas- 
ing their  retail  prices  in  order  that  their  deal- 
ers may  secure  a  fair  profit  and  in  order  to  take 
care  of  the  tremendous  increase  in  the  cost  of 
labor  and  raw  material.  As  a  whole  the  in- 
dustry seems  to  be  in  excellent  shape  and  Mr. 
Baerwald  was  well  pleased  with  the  situation. 

PUBLISHER  HELPS  RECORD  SALES 

Leo  Feist,  Inc.,  in  All  Advertising  Calls  Atten- 
tion to  Fact  That  the  Company's  Song  Hits 
Are  Obtainable  on  Records — Conducting  a  Big 
National  Advertising  Campaign 

In  the  announcement  of  Leo  Feist,  Inc.,  which 
appears  in  another  section  of  The  World  this 
month,  there  is  reproduced  a  full-page  adver- 
tisement of  the  company's  songs  which  will  ap- 
pear in  an  early  issue  of  the  Saturday  Evening 
Post.  It  is  noticeable  that  in  this  advertisement, 
in  the  page  used  by  the  company  in  the  Satur- 
day Evening  Post  of  September  29,  and  in  their 
quarter-page  advertisement  in  the  same  medium 
last  year,  the  fact  is  emphasized  that  all  the 
songs  advertised  may  be  obtained  on  the  leading 
makes  of  talking  machine  records  and  music 
rolls.  In  addition  to  selling  their  songs,  there- 
fore, the  advertising  should  aid  materially  in 
record  sales. 

In  their  advertisement  of  September  29, 
the  following  four  songs  were  particularly  fea- 
tured, viz.:  "Good-bye  Broadway,  Hello  France," 
'Where  Do  We  Go  From  Here,"  "Mother,  Dixie 
and  You"  and  "There's  Something  in  the  Name 
of  Ireland."  In  addition  all  the  live  songs  in 
the  Feist  catalog  were  mentioned.  All  the  num- 
bers were  conceded  successes  before  the  national 
advertising  campaign  was  started,  and  the  extra 
publicity  cannot  help  but  give  greater  impetus 
to  their  sale  and  the  demand  for  the  songs  in 
other  than  sheet  music  form. 

When  it  comes  to  spending  $5,000  for  a  single 
advertisement,  to  feature  a  comparatively  small 
number  of  songs,  a  publisher  can  hardly  afford 
to  select  numbers  in  which  he  has  not  got  the 
fullest  confidence.  It  is  therefore  to  be  pre- 
sumed that  Leo  Feist,  Inc.,  knew  what  they  were 
about  when  they  selected  songs  for  exploita- 
tion. The  company's  slogan  is:  "You  can't  go 
wrong  with  a  Feist  song,"  and  the  Feist  house, 
therefore,  puts  every  song  to  the  most  severe 
tests  in  order  that  it  may  live  up  to  that  slogan. 

In  the  coming  Saturday  Evening  Post  ad- 
vertisement four  more  songs  will  be  featured, 


they  being  "It's  a  Long  Way  to  Berlin  (But 
We'll  Get  There),"  "Homeward  Bound,"  "Hail, 
Hail,  the  Gang's  All  Here"  and  the  new  novelty 
song,  "I  Don't  Want  to  Get  Well."  Twenty- 
five  thousand  copies  of  this  latter  number  were 
ordered  by  the  Kresge  Syndicate  Store  on  State 
street,  Chicago,  before  it  was  published. 

Leo  Feist,  Inc.,  has  certainly  set  a  mark  for 
publishers  to  shoot  at  for  some  time  to  come,  so 
far  as  publicity  is  concerned.  Publicity  and 
efficient  exploitation  is  nothing  new  for  a  Feist 
song,  however,  and  when  the  company  an- 
nounces in  fairly  large  sized  letters  in  their  ad- 
vertisement, "The  Four  Big  Song  Hits,  You'll 
Want  Them  for  Your  Piano,  Talking  Machine 
or  Player-piano,"  they  mean  it.  The  object  is 
to  make  the  reader  want  the  song  in  some  form 
or  another. 

In  addition  to  having  their  songs  sung  by 
vaudeville  artists  throughout  the  country,  Leo 
Feist,  Inc.,  also  maintain  professional  depart- 
ments in  several  of  the  larger  cities  and  have 
a  number  of  traveling  scouts  cover  the  country 
for  the  purpose  of  insuring  public  interest  and 
popularity  for  their  prints. 


DENISON  SNAPPED  IN  THE  DESERT 

Pacific  Coast  District  Manager  for  Columbia  Co. 
Photographed  in  Front  of  a  Cactus 

We  take  pleasure  in  presenting  a  photograph 
of  F.  A.  Denison,  Pacific  Coast  district  manager 
of  the  Columbia  Graphophone  Co.,  New  York. 


In  the  accompanying  il- 
lustration Mr.  Denison 
is  making  the  "best  of 
things,"  although  from 
all  appearances  he  is 
stranded  with  his  auto- 
mobile in  the  desert. 

As  announced  recent- 
ly in  The  World,  Mr. 
Denison  is  a  two-time 


F.  A.  Denison  winner  of  the  President 
Whitten  cup,  now  being  contested  for  by  the 
district  managers,  and  when  he  wins  it  for  the 
third  time  it  will  be  his  permanent  property. 

If  it  wasn't  for  the  nervy  office  boys  of  to-day, 
the  crop  of  successful  business  men  of  to-mor- 
row would  be  very  short. 


Height  40  inches 
Width  18  inches 

Depth  18  inches 

Wholesale  Price — Less  5%  for  Cash 


The  New  Flemish 
Cabinet  Phonograph 


SALES  PLAN— We  have  but  one 
wholesale  price  regardless  of  the  size 
of  dealer.    No  jobbers. 

Two  large,  modern  factories  build- 
ing only  this  one  single  model. 

Built  under  new  and  experienced 
management. 

Equipped  with  improved  sound- 
box. 

Operated  by  the  latest  ball-bear- 
ing type  motor,  playing  three  ten- 
inch  or  two  twelve-inch  records  at 
one  winding. 

Hard  wood  mahogany  finish. 

Plays  all  makes  of  flat  records 
without  extra  attachments. 

This  phonograph  sells  quickly  and 
in  large  quantities. 

This  phonograph  stays  sold. 

The  factory  output  for  holiday 
months  is  being  rapidly  taken  up.  To 
insure  deliveries  at  time  promised, 
order  now. 


THIS  IS  YOUR  OPPORTUNITY  TO  MAKE  BIG,  QUICK  MONEY.  THE 
BUSY  SEASON  IS  HERE.    ACT  IMMEDIATELY.     WRITE  AT  ONCE. 


FLEMISH   PHONOGRAPH  CO. 


Dept.  K,  220  Fifth  Avenue 


NEW  YORK  CITY 
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LARGER  STOCKS  AND  CASH  SALES  FOR  BALTIMORE  TRADE 


Machines  Being  Received  in  Steadily  Increasin 
Working  to  Overcome  Express  and  Freight  D 

Baltimore,  Ma,  October  5. — Talking  machine 
business  in  this  city  is  already  reaching  a  high 
point  with  all  of  the  jobbers' and  many  of  the  re- 
tailers as  well  finding  cause  for  satisfaction  with 
business  conditions.  Victor  distributors  in  this 
city  have  be.en  lately  receiving  shipments  of 
machines  in  larger  lots  than  for  many  months 
past,  and  this  is  very  gratifying.  Freight  and 
express  conditions,  however,  are  causing  a  great 
deal  of  embarrassment  to  the  distributors  in  this 
city  and  their  customers  in  various  parts  of  the 
city  and  State. 

There  has  been  a  great  deal  of  cash  business 
and  a  steady  demand  for  high-grade  machines. 
In  fact,  there  appears  to  be  a  demand  for  all 
makes  of  machines  in  all  styles.  The  news- 
papers have  been  carrying  both  the  factory  ad- 
vertising of  the  Victor  and  Columbia  factories, 
as  well  as  the  individual  dealer's  ads,  which  no 
doubt  helps  to  keep  business  wide  awake. 

Collections  have  been  good  for  the  past  month. 
Business  in  records  was  extraordinary.  Besides 
a  big  demand  for  patriotic  numbers,  there  were 
many  sales  of  numbers  by  the  celebrated  artists. 
During  part  of  the  month  there  were  not  as 
many  records  to  be  had  as  the  dealers  desired, 
but  the  situation  cleared  up  a  great  deal  toward 
the  latter  part  of  the  month. 

A.  J.  Heath,  manager  of  the  Baltimore  and 
Washington  branches  of  the  Columbia  Grapho- 
phone  Co.,  reports  that  September  proved  to  be 
another  month  of  wonderful  business.  "Freight 
congestions,"  said  Mr.  Heath,  "have  handi- 
capped us  somewhat,  but  toward  the  close  of 
September  we  were  able  to  secure  a  big  lot  of 
machines,  and  these  helped  us  to  satisfy  our 
dealers.  Our  shipments  are  coming  to  us  in 
carload  lots,  but  even  these  shipments  do  not 
make  good  time.  When  we  ship  out  again  to 
the  trade  we  get  up  against  another  difficulty, 
which  is  not  very  easily  overcome.  We  are 
doing  our  utmost  to  satisfy  our  dealers  and  they 
appear  to  appreciate  our  efforts."  During  the 
month  Mr.  Heath  made  a  number  of  trips  to 
Washington  and  also  visited  Norfolk  and  Rich- 
mond and  found  business  in  the  latter  two  cities 
very  promising. 

"Business  conditions  in  the  Victrola  line," 
said  W.  C.  Robert,  manager  of  E.  F.  Droop  & 
Sons  Co.,  Victor  distributors,  "is  almost  driv- 
ing one  to  distraction.  We  are  working  night 
and  day  to  get  our  customers  satisfied.  The 
freight  and  express  conditions  have  tied  up  our 
business  to  a  large  degree  in  the  city,  and  we 
have  the  clamoring  from  dealers  who  have  thou- 
sands of  dollars  of  their  money  held  up.  Under 
the  present  situation  the  city  customers  and 
those  dealers  living  a  short  distance  from  the 
city  have  the  advantage.  We  are  thinking  of 
using  motor  trucks  to  solve  the  transportation 
problem,  but  I  am  afraid  it  will  prove  too  costly, 
and  for  that  reason  we  have  not  seriously  con- 
sidered the  proposition. 

"Our  retail  business  has  been  wonderful.  We 
are  just  now  completing  improvements  in  our 
retail  store,  which  will  give  us  several  addi- 
tional booths  and  also  a  better  looking  store, 
for  we  have  installed  the  celebrated  Ogden  filing 
cabinets." 

Mid  the  stress  of  business  Mr.  Roberts  has 
also  been  forced  to  undergo  the  strain  of  hav- 
ing his  wife  seriously  "ill.  Mrs.  Roberts  under- 
went an  operation  on  Tuesday  and  is  reported 
to  be  resting  well. 

Jesse  Rosenstein,  for  the  National  Piano  Co., 
Pathe  distributors,  is  well  satisfied  with  business, 
but  is  unable  to  obtain  machines'  and  records  in 
as  large  quantities  as  he  desired.  The 
Longhren  Co.,  Norfolk,  Va.,  signed  a  contract 
to  handle  the  Pathe  in  that  city. 

J.  H.  Chase,  sales  manager  for  Cohen  & 
Hughes,  reports  a  big  business  in  Victrolas.  He 
is  kept  busy  dividing  himself  between  Baltimore 
and  Washington  stores  of  the  company.  Both 
wholesale  and  retail  business  in  records  and  ma- 
chines are  more  than  satisfactory.     While  the 


g  Quantities — Higher  Grade  Outfits  in  Favor — 
elays — What  Dealers  and  Jobbers  Are  Doing 


firm  has  been  receiving  big  shipments  of  ma- 
chines and  records,  the  quantity  by  no  means  is 
sufficient  to  properly  care  for  the  trade.  I.  Son 
Cohen,  president  of  the  firm,  has  been  making- 
weekly  trips  to  and  from  the  Victor  factory  in 
Camden  in  an  effort  to  try  to  keep  machines 
coming  in. 

For  H.  R.  Eisenbrandt  Co.,  Mr.  Sauer,  of  the 
Victor  department,  said  that  business  was  very 
good  during  September,  and  is  already  showing 
very  good  in  the  early  days  of  October.  There 
has  been  a  big  demand  for  the  better  grade  of 
records  with  the  fine  artist  numbers. 

A.  J.  Boden,  of  Sanders  &  Stayman  Co., 
Aeolian  representatives,  reports  business  in  Vo- 
calions  to  be  excellent. 

Phil  Kaufman,  who  is  a  newcomer  to  Balti- 
more, having  been  with  Otto  Wisner  in  Brook- 
lyn for  a  number  of  years,  and  who  is  the  new 
manager  of  the  Victor  department  of  William 


Knabe  &  Co.,  stated  that  business^  during  Sep- 
tember was  very  good,  showing  an  increase  over 
the  same  month  of  a  year  ago.  "The  demand 
for  patriotic  records,"  said  Mr.  Kaufman,  "was 
SO  per  cent,  of  the  record  business  done  during 
the  month.  We  were  able  to  keep  all  of  the 
customers  satisfied  by  being  able  to  supply  their 
demands."  Mr.  Kaufman  is  looking  forward  to 
a  big  fall  business. 

Leopold  Ehrlich,  assistant  manager  for  the 
Mann  Piano  Co.,  and  who  has  supervision  over 
the  Victor  department  for  the  company,  says 
that  business  is  exceeding  expectation.  Mr.  Ehr- 
lich has  a  very  attractive  show  window,  which 
is  "decorated  with  corn  stalks,  leaves  and  other 
greens  from  the  country  and  in  which  a  Victrola 
occupied  the  center.  The  Mann  Co.  store  is 
always  an  attractive  spot. 

C.  B.  Noon,  manager  of  the  music  depart- 
ment of  The  Hub,  found  September  business  in 
excess  of  the  corresponding  month  of  1916  and 
expects  to  see  the  balance  of  the  year  even  ex- 
ceed the  record  business  done  during  the  same 
period  of  last  year. 


DURABLE  DOUBLE  SPRING  MOTOR 


Absolutely  Perfect 


6  inches  wide,  5'inches  deep 

Double  Spring  worm  driven  motor,  dial,  speed  regulator,  12-inch  turntable 
Plays  four  10-inch  records  with  one  winding.    Ask  for  quantity  prices. 


Tone  Arm  Rests 
With  green  felt  cushions 


No.  50  (closed)  No.  50  (open) 

HEAVY  NICKEL-PLATED.    ASK  FOR  QUANTITY  PRICES 


Universal  Tone  Arm. 
Genuine  Mica.  Extra 
Loud.    Rich  in  Tone. 


Each  95  cents 
In  lots  of  1000,  90  cents 


Repair  Parts  for  all  Standard  Motors — Main  Springs 
in  Different  Sizes,  Governor  Springs  for  Victor  and 
Columbia   Motors,  Governor  Screws,  Brakes,  etc. 

PHONOGRAPH  SPECIALTIES  MFG.  CO. 


118-126  Walker  Street 


NEW  YORK 


Canadian  Agent,  F.  A.  Schmidt,  31  Weber  St.,  Kitchener,  Can. 


108 


THE    TALKING    MACHINE  WORLD 


Every  loyal  American  is  going  to  want  Columbia 
Record  A  2354.  One  side  depicts  the  Departure  of 
Our  Troops  for  France— the  other  side  Their  Arrival 
on  French  Soil.  Get  a  good  supply  of  this  timely 
record. 

Columbia  Graphophone  Co. 

Wool  worth  Building,  New  York 


CENTURY  ART  STYLE  PHONOGRAPH 


Installed  in  Music  Room  of  Hon.  Julius  Fleisch- 
mann's  Residence  at  New  London,  Conn. — 
Wins  High  Praise  From  the  Art  Critics 


The  Century  Cabinet  Co.,  New  York,  has  just 
installed  in  the  new  summer  home  of  the  Hon. 
Julius  Fleischmann,  former  Mayor  of  Cincin- 


decorations  and  fixtures  of  Mr.  Fleischmann's 
living  room.  The  phonograph  is  all  hand 
carved,  with  dove-tailed  panels,  and  is  made  of 
selected  coarse  grain  chestnut,  finished  bronze 
gray.  The  accompanying  illustration  will  give 
an  idea  of  its  attractiveness. 

Mr.  Fleischmann  had  bought  a  Century 
phonograph  some  time  ago  for  his  city  resi- 
dence and  was  so  well  pleased  with  its  design 
and  tonal  qualities  that  he  instructed  his  archi- 
tect to  include  in  his  plans  a  specially  built  in- 
strument to  be  constructed  by  the  Century  Co. 
The  price  of  the  phonograph  is  about  $2,000. 


QENNETT  RECORDS  WELL  RECEIVED 

Excellent  Report  Made  at  the  New  Sales  Head- 
quarters in  New  York — Representative  Li- 
brary Offered — Planning  Active  Campaign 


Century  Phonograph  for  Fleischmann  Home 

nati,  at  Eastern  Point,  New  London,  Conn.,  a 
Century  phonograph  which  it  has  been  building 
for  several  months  to  conform  to  the  plans  and 
specifications  of  the  architect  of  Mr.  Fleisch- 
mann's new  home,  C.  Aubrey  Jackson. 

This  phonograph  is  of  the  concealed  horn 
type  and  is  designed  to  follow  the  general  lines 
of  the  early  English  style,  approaching  the  Eliz- 
abethan period.    It  conforms  with  the  paneling 


The  new  sales  headquarters  for  "Gennett 
Records,"  at  9  East  Thirty-seventh  street,  New 
York,  report  that  orders  have  greatly  exceeded 
expectations.  Deliveries  have  been  prompt  and 
the  enthusiasm  of  the  dealers  who  have  investi- 
gated this  new  line  should  guarantee  its  suc- 
cess. The  outlook  is  extremely  gratifying  to 
the  officers  of  the  company. 

The  Gennett  Record  Library  includes  classic, 
standard  and  popular  numbers  and  offers  a  pleas- 
ing assortment  which  has  appealed  to  the  rec- 
ord buying  public.  Releases  in  the  near  future 
will  include  several  prominent  artists,  announce- 
ment of  which  will  be  made  later. 

The  new  Gennett  record,  for  which  a  large 
advertising  campaign  has  been  started,  will  be 
handled  in  New  York,  with  E.  H.  Hill  in  charge. 
Mr.  Hill  was  formerly  manager  of  the  Starr 
Piano  Co.'s  store  at  Nashville,  Tenn.,  and  prior 
to  that  date  was  in  charge  of  the  purchasing 
department  at  Richmond,  Ind. 

In  speaking  of  the  new  product  Mr.  Hill 
said:  "The  Gennett  record  is  undoubtedly  a 
proposition  for  the  independent  phonograph 
manufacturer  who  has  heretofore  been  restricted 


in  regard  to  the  record  business,  as  well  as  for 
the  department  store,  drug  store,  jeweler  and 
music  dealer,  not  desiring  to  handle  machines. 
In  fact,  a  phonograph  department  is  not  neces- 
sary for  the  profitable  sale  of  records. 

"There  has  been  a  great  demand  for  an  in- 
dependent, nationally  advertised  record  for  sev- 
eral years,  due  to  the  great  increase  in  the  num- 
ber of  new  phonographs.  It  is  obviously  im- 
proper, in  selling,  to  advertise  the  competitor's 
goods,  though  most  records  have  heretofore 
been  a  part  of  a  restricted  article  of  commerce, 
and  the  sale  of  cabinets  made  by  other  manufac- 
turers has  often  been  only  by  the  use  of  a 
portion  of  the  competitor's  wares.  No  man 
prefers  to  sell  an  article  under  such  conditions 
so  it  is  not  surprising  that  immediate  apprecia- 
tion has  appeared  from  our  efforts  to  remedy 
this  situation  with  Gennett  records.  'We  help 
sell  your  goods  on  their  own  merits'  is  one  of 
the  strongest  slogans  in  our  introductory  cam- 
paign. 

"To  support  these  plans  our  factory  has  been 
fitted  with  the  very  latest  equipment  for  the 
manufacture  of  records,  and  we  have  delayed 
urging  our  product  until  our  experience  can 
insure  complete  success.  Our  organization  as- 
sures prompt  deliveries.  Our  recording  is  done 
entirely  in  New  York,  and  is  in  charge  of  men 
long  trained  in  the  building  of  musical  instru- 
ments and  no  effort  is  being  spared  to  procure 
the  best  talent  the  country  affords.  Our  press- 
ing department  will,  of  course,  remain  at  the 
factory  in  Richmond,  Ind." 

The  Gennett  record  is  of  the  Hill  and  Dale 
type,  150  lines  to  the  inch,  double-sided  and 
priced  to  retail  at  from  65  cents  to  $4.  The  ma- 
jority of  the  releases,  however,  sell  from  65 
cents  to  $1.25.  The  first  catalog  was  issued  in 
September  and  supplements  of  new  records  will 
be  issued  at  frequent  intervals  hereafter. 


The  Universal  Talking  Toys  Co.,  of  Newark, 
N,  J.,  was  incorporated  this  week.  Capital  $60,000. 


Thirty  desirable  records.  You  may  not  have  all  of  these  selections 
We  will  gladly  play  any  record  for  you. 


CROFT 


Order  Christmas  Envelopes  Now 

Record  Delivery  Envelopes  Long  Cabinets 

Record  Stock  Envelopes  Bagshaw  Needles 

Catalog  Supplement  Envelopes      Peerless  Locking  Plates 

Write  for  samples  and  prices 

CLEMENT  BEECR0FT,  309  W.  Susquehanna  Avenue,  PHILADELPHIA 
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$  1 5  Retail 

Shelton  Electric  Talking 
Machine  Motor 

FULLY  GUARANTEED  FOR  ONE  YEAR 


Cranking'of  the  phonograph 
is  now  passe. 

Users  can  give  the  clock- 
spring  driving  mechanism  a 
rest  by  letting  the  Shelton 
Electric  Phonograph  Motor 
"do  it  electrically." 

This  motor  is  not  attached  to 
the  cabinet — simply  placed  on 
it.  No  changes  necessary  ex- 
cept unwinding  or  taking  off 
crank  handle. 

Phonograph  can  then  be 
played  either  electrically,  or 
mechanically  as  before. 

Be  the  first  in  your  locality 
to  cater  to  a  sure  demand  for 
these  motors. 


r 


V.  S.  Patent 
July  31.  1917 


SHELTON  ELECTRIC  CO. 

NEW  YORK— 30  East  42nd  Street 
CHICAGO— 30  East  Randolph  Street 
BOSTON— 101  Tremont  Street 

SAN  FRANCISCO— 62  Post  Street 


DISCUSSES  MATTER  OF  TONE 


REPAIRS 

TALKING  MACHINE  TROUBLES  AND 
HOW  TO  REMEDY  THEM 

Conducted  by  /Indreiv  H.  Dodin 


[This  department  of  The  Talking  Machine  World  is  de- 
signed for  the  service  of  all  classes  of  our  readers,  including 
those  who  make,  and  those  who  sell,  talking  machines. 

Andrew  H.  Dodin,  who  conducts  this  department,  has  a 
wide  and  enviable  reputation  as  a  repairer  of  talking  ma- 
chines and  conducts  an  exclusive  talking  machine  repair 
shop  at  176  Sixth  avenue,  New  York.  Tell  him  your  trou- 
bles through  The  World  and  he  will  help  you  if  possible. 
The  service  is  free. — Editor.  1 

ORIGINAL  MOTORS 

There  are  so  many  motors  of  different  con- 
struction and  design  now  on  the  market  that  I 
think  it  would  be  a  good  idea  to  glance  back- 
ward to  the  beginning  of  the  talking  machine 
and  take  a  look  at  the  first  motors  used. 

The  average  dealer  in  present-day  talking  ma- 
chines will  no  doubt  find  it  hard  to  realize  that 
the  first  machine  presented  to  the  public  had 
neither  main  spring  nor  governor  in  its  make-up, 
and  probably  harder  to  believe  it  necessary  to 
have  two  fly  wheels  nearly  big  enough  to  be 
used  on  some  of  Mr.  Ford's  products. 

It  was  in  1876  that  Thos.  A.  Edison  first 
claimed  the  reproduction  of  recorded  sound 
waves  and  placed  on  exhibition  the  Edison 
speaking  machine,  which  in  later  years  was  com- 
monly called  the  tin-foil  phonograph. 


The  Original  Edison  Phonograph 

The  illustration  will  give  some  idea  of  the  size 
and  shape  of  the  different  parts  of  the  machine. 
The  large  bottom  plate  with  the  two  upright 
castings  held  the  bearings  which  supported  the 
shaft  and  balance  wheels.  The  drum  or  mandrel 
was  threaded  to  correspond  with  the  feed  thread 
on  the  shaft  at  the  left.  The  mandrel  was  moved 
past  the  recording  device  by  means  of  the  sta- 
tionary feed  screw  which  engaged  the  thread  on 
the  shaft  at  the  left.  To  operate  the  machine 
the  drum  or  mandrel  was  covered  with  tin-foil, 
and  then  moved  into  position — with  its  left  side 
in  front  of  the  sound  box  frame.  The  recorder 
was  next  drawn  up  into  position  with  its  jewel 
point  barely  touching  the  surface  of  the  tin-foil, 
the  feed  mechanism  was  then  clamped  into  posi- 
tion and  the  machine  was  ready  (when  turned 
slowly  by  hand)  to  receive  and  record  the  voice 
or  any  sound  made  directly  in  front  of  the  small 
mouthpiece.  To  play  or  reproduce  the  record 
made,  the  operation  (as  outlined  above)  was  re- 


peated, and  after  several  reproductions  it  was 
necessary  to  replace  the  tin-foil  and  make  a 
new  record. 

It  can  be  easily  seen  that  during  the  years 
from  1876  to  1885  the  talking  machine  repair- 
man's troubles  did  not  consist  of  broken  main 
springs  or  governor  troubles,  nor  was  he  both- 
ered with  the  graphite  which  generally  marks 
the  spot  where  a  motor  has  been  repaired. 
The  New  Victor  Motors 

Victor  dealers  who  have  received  the  new 
models,  known  as  Victrolas  IV-A,  VI-A,  VIII-A 
and  IX-A,  would  do  well,  in  the  event  that  they 
experience  trouble  with  any  of  the  new  motors, 
to  make  a  careful  study  of  the  new  motor  con- 
struction before  attempting  repairs.  The  new 
types  of  motors  are  different  from  the  old 
models  in  a  number  of  particulars  and  the  old 
repair  methods  will  therefore  have  to  be 
changed  to  a  considerable  degree.  One  of  the 
features  in  the  motors  of  the  Victrolas  VIII-A 
and  IX-A  is  the  single  spring  cage  housing 
both  springs  instead  of  a  separate  cage  for  each 
spring,  as  in  the  older  types,  making  it  neces- 
sary to  remove  the  second  spring  in  order  to 
remedy  any  trouble  with  the  first  one.  The 
method  of  fastening  the  springs  to  the  shaft 
has  also  been  changed,  the  springs  being  held 
in  position  through  special  construction  of  their 
ends,  fitting  into  a  groove  in  the  shaft  and  be- 
ing held  largely  by  friction.  The  speed  control 
feature  is  also  worthy  of  study  before  the  dealer 
tries  any  regulating.  A  little  study  will  show 
the  repairer  the  proper  way  to  go  about  his 
work. 

The  Proper  Diaphragm  Thickness 

A.  C.  Dodin, 

Care  of  The  Talking  Machine  World, 
Would  you  kindly  advise  me  what,  in  your 
opinion,  would   be   the  proper  thickness  of  a 
mica    diaphragm    which    is    2    1-16    inches  in 
diameter?  L.  C.  S. 

Answer:  A  diaphragm  2  1-16  inches  in 
diameter  should  be  from  9  to  10  thousandths 
of  an  inch  thick  for  best  results. — A.  H.  D. 

ARTIST1CBRUNSW1CK  EXHIBIT 

Minneapolis,  Minn.,  October  4. — One  of  the 
most  attractive  exhibits  at  the  recent  Minne- 
sota State  Fair  was  made  by  the  Brunswick- 
Balke-Collender  Co.,  through  their  local  mana- 
ger. Eleven  different  styles  of  Brunswick  ma- 
chines were  shown  ranging  from  $30  to  $1,500, 
the  latter  being  operated  and  lighted  by  elec- 
tricity, and  cards  displayed  showing  what  make 
of  records  were  being  played.  This  $1,500  ma- 
chine was  a  special  instrument  with  a  round 
horn,  and  with  the  new  combination  reproducer, 
arranged  to  accommodate  three  needles  to  play 
the  various  kinds  of  records. 

There  were  also  two  other  attractive  machines 
in  white,  and  there  were  also  machines  shown 
in  knock-down  construction,  giving  the  idea  of 
how  they  were  built  in  every  detail.  A  gold- 
plated  motor  displayed  on  a  large  board  covered 
with  velvet  also  attracted  the  attention  of 
visitors. 

The  booth  as  a  whole  was  most  artistic,  being 
decorated  by  a  prominent  florist,  and  the  instru- 
ments arranged  in  a  manner  to  attract  and  in- 
terest, the  central  figure,  of  course,  being  the 
$1,500  machine,  which  proved  to  be  a  drawing 
card  of  great  potency.  There  were  thousands  of 
visitors  to  the  Brunswick  booth,  and  a  number 
of  excellent  prospects  were  booked  by  those  in 
charge  of  the  exhibit. 


Recent  Publicity  of  the  Columbia  Co.  in  Sat- 
urday Evening  Post  Comes  in  for  Consider- 
able Praise — Dignified  and  Timely 

Under  the  heading  "Tone,"  the  Columbia  Co. 
carried  an  artistic  and  effective  full-page  adver- 
tisement in  the  Saturday  Evening  Post  recently. 
Flanked  by  illustrations  of  the  famous  Cathedral 
at  Rheims  and  the  Columbia  Grafonola  200,  the 
text  said  (referring  to  the  organ  at  the  Cathe- 
dral in  Rheims) : 

"Its  wondrous  organ  is  now  dead,  but  if  you 
ever  listened  to  that  famous  instrument  you 
have  felt  its  very  wizardry — thunderous,  over- 
whelming billows  of  sound  dying  away  to  the 
merest  echo,  then  swelling  again  in  a  glorious 
wave  of  music.  You  have  marveled  at  this  ab- 
solute perfection  of  tone  control  in  every  great 
organ  you  have  heard.  While  volume  of  sound 
is  determined  by  the  number  and  character  of 
pipes  employed,  yet  the  secret  of  the  delicate 
gradations  of  tone  lies  in  the  swell-box — in 
shutters  that  open  and  close  at  the  player's  will. 

"Only  the  Columbia  Grafonola  is  equipped 
with  this  same  device  for  tone  control.  Shut- 
ters that  open  and  close  and  make  it  possible 
for  you  to  play  the  world's  great  music  with 
the  depth  of  expression  that  it  deserves.  It  is 
in  these  perfections  of  tone — the  very  heart  of 
music — that  this  masterful  instrument  stands 
supreme;  tone  is  the  heart  of  your  Columbia 
Grafonola." 


MOTOR    MANUFACTURERS'  OPPORTUNITY 

WE  ARE  IN  POSSESSION  OF  THE  FOLLOWING  PARTS 
1500  Spring  Cups. 
1000  Spring  Cup  Separators. 

800  Springs  (l"x  1-32x9'  6"). 

400  4  weight  Spring  Governors. 

PARTS  FOR  COLUMBIA  MOTORS 

We  will  dispose  of  these  together  with  the  tools  complete  for  making 
cups  and  separators. — Write  for  terms. 

JAQUITH  MACHINERY  BUREAU,  Inc. 

100  PURCHASE  STREET  .  BOSTON,  MASS. 
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TALKING  MACHINES  and  RECORDS 


Imperial  Model  No.  1 

Price,  $25.00 


Mahogany  or  quartered  oak  cabi- 
nets, size  14%  inches  high,  16  inches 
wide,  19  inches  deep.  Single  spring, 
worm-driven  Imperial  motor.  10-inch 
turn  table.  All  metal  trimmings 
heavy  nickel  plated. 


IMPERIAL  TALKING  MACHINES 
and  RECORDS  present  to  the  live 
dealer  a  remarkable  opportunity  for 
increasing  his  business.  You  can  make 
larger  sales  and  better  profits  by  carry- 
ing the  Imperial  Talking  Machines  and 
Records.  It  is  without  question  the 
greatest  trade-pulling,  business-building 
combination  on  the  market. 


Imperial  Model  No.  2 

Price,  $35.00 


Mahogany  or  quartered  oak  cabi- 
nets, size  16  inches  high,  17V2  inches 
wide,  20%  inches  deep.  Double 
spring,  worm-driven  Imperial  motor. 
12-inch  turn  table.  All  metal  trim- 
mings are  heavy  nickel  plated. 


Imperial  Model  No.  4 


Price,  $90.00 


Mahogany  or 
quartered  oak 
cabinets,  size  45 
inches  high,  21 
inches  wide,  24% 
inches  deep. 
Double  spring, 
worm-driven  Im- 
perial motor.  12- 
inch  turn  table. 
All  metal  trim- 
mings are  nickel 
plated. 


Imperial  Model  No.  5 


Price,  $135.00 


Mahogany  or 
quartered  oak 
cabinets,  size 
47%  inches  high, 
22%  inches  wide, 
25  inches  deep. 
Triple  spring, 
worm-driven  Im- 
perial motor. 
The  12-inch  turn 
table  and  all 
metal  trimmings 
are  heavily  gold 
plated. 


THE  IMPERIAL  is 
absolutely  the  biggest 
value  in  a  musical  in- 
strument ever  offered  to  the 
music-loving  public.  The 
Imperial  Machines  and 
Records  are  produced 
under  the  most  exacting  and 
scientific  methods.  Every 
part  made  in  our  own  fac- 
tory under  the  constant 
supervision  of  mechanical 
and  musical  experts. 


Remember  the  Imperial  is  not 
a  machine  assembled  from 
parts  made  by  several  dif- 
ferent factories,  often  by  in- 
expert labor,  but  has  been 
designed  and  perfected  right 
in  our  own  shops  built  to 
produce  nothing  but  Imperial 
Talking  Machines  and 
Records.  We  can  conscien- 
tiously guarantee  their  perfection, 
because  we  know  how  they  are 
made.  Our  proposition  is  sup- 
ported by  a  Record  catalogue 
of  over  2,000  selections. 

Write  to  us  immediately  for 
handsomely  illustrated  descrip- 
tive booklet  and  our  special 
terms  to  dealers. 

Exclusive  territory  still 
open  to  reliable  dealers. 
LIBERAL  DISCOUNTS 


IMPERIAL  TALKING  MACHINE  COMPANY, 


Imperial  Model  No.  3 


Price,  $70.00 


Mahogany  or 
quartered  oak 
cabinets,  size  42% 
inches  high,  18% 
inches  wide,  20% 
inches  deep. 
Double  spring, 
worm-driven  Im- 
perial motor.  12- 
inch  turn  table. 
All  metal  trim- 
mings are  nickel 
plated. 


Imperial  Model  No.  6 

Price,  $190.00 


Diamond  panel- 
ed mahogany 
cabinet,  size  48 
inches  high,  22% 
inches  wide,  25% 
inches  deep. 
Triple  spring, 
worm-driven  Im- 
perial motor.  The 
17-inch  turn 
table  and  all 
metal  trimmings 
are  heavily  gold 
plated. 

Imperial  Model 

No.  6  can  also 
be  had'  in 
straight  paneled 
mahogany  or 
quartered  oak, 
otherwise  same 
specifications. 

Price,  $175.00 


Main  Office  and  Factory: 
No.  9  Vandever  Avenue,  Wilmington,  Del. 


Recording  Laboratory  and  Showrooms:  35  West  31st  Street,  New  York  City 
Pacific  Coast  Distributors:  The  Stern  Talking  Machine  Corporation,  1085  Market  Street,  San  Francisco,  Cal. 
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Only  $50.00  a  Unit 

CAPACITY  2150  RECORDS 

(21  Unit  s'.  Illustrated) 


TOTAL 
SPACE  REQUIRED 
84  X 14  INCHES 
CAPACITY 
430O-1O  OR  12  INCH 
RECORDS 


MODEL  No.  2150— A  Lock- 
ing Sectional  Roller  Panel 
Door  Cabinet,  equipped  with 
Ogden  Patented  Filing  De- 
vice. Made  of  Quartered 
Oak  and  Birch,  finished  to 
match  all  interiors. 


350-10  inch 
Records 


Write  for 
Our  Manual  of 
Filing 
Dept.  K. 


Ogden's  Patented  Cabinets 


Protect  against  Dust.  Warping  and 
Theft.  Save  Time,  Space,  Money. 
:  ;    Prices  Subject  to  Change  :  .* 


350 -12  inch 

Records 
Paterctedfldjuster  for 
Us>\v$  10  inch  Records 

Soft,  Flat  Sprigs 
Hold  Records  apri^b  t 
find  Prevent  Warping. 


MODEL  No.  2150— Capacity 
2150  thin  records,  10"  or  12", 
1075  thick  records.  Largest 
capacity,  smallest  space.  In- 
stantly you  find  any  record. 
Special  models  adapted  to 
all  makes  of  records. 

UNCONDITIONALLY 
GUARANTEED 


OGDEN  SECTIONAL  CABINET  CO.,  Inc.,  Lynchburg,  Va. 


PLANNING  ASSOCIATION  IN  ATLANTA 

Victor  Dealers  in  Southern  City  and  Vicinity 
Arranging  to  Form  Organization 

Atlanta,  Ga.,  October  5. — The  prospects  are 
that  there  will  be  organized  a  local  association 
of  talking  machine  dealers  similar  to  those  al- 
ready in  existence  in  other  cities,  if  the  present 
movement  works  out  successfully.  The  Elyea- 
Austell  Co.,  local  Victor  distributors,  are  back 
of  the  plan  and  have  already  been  advised  by 
over  thirty  dealers  that  they  are  favorable  to 
the  idea  and  will  help  in  the  organization.  It 
is  felt  that  through  the  medium  of  an  associa- 
tion a  number  of  things  could  be  developed  for 
the  benefit  of  the  trade  at  large  in  the  matter 
of  interest,  allowances,  etc.,  in  view  of  the  fact 
that  dealers  in  other  cities  have  succeeded  in 
accomplishing  these  results.  The  date  for  the 
preliminary  meeting  has  not  yet  been  fixed. 

ARMY  MEN  BOOST  DALLAS  TRADE 

Talking  Machine  Dealers  in  That  City  and 
Vicinity  Doing  Excellent  Business  in  the 
Neighboring  Military  Cantonments 


Dallas,  Tex.,  October  6. — The  talking  machine 
trade  in  this  city  and  vicinity  is  now  beginning 
to  appreciate  the  advantage  of  having  large  mili- 
tary cantonments  located  in  their  districts.  The 
cantonments  in  the  vicinity  of  Dallas  are  now 
full  of  troops  of  the  regular  and  national  armies, 
and  the  various  units  display  decided  interest 
in  talking  machines  and  records.  Lester  Burch- 
field,  wholesale  manager  of  the  Victor  depart- 
ment of  Sanger  Bros.,  this  city,  reports  that 
the  presence  of  the  soldiers  is  having  a  wonder- 
ful effect  on  business,  with  the  increased  de- 
mand for  records  being  particularly  noticeable. 
It  is  the  present  ambition  of  Sanger  Bros,  and 
their  dealers  to  place  Victor  outfits  with  each 
company.  The  use  of  the  Corley  trunk  for  the 
smaller  types  of  machines  aids  materially  in 
effecting  this  purpose. 

JOINS  SALES  FORCE  IN  0UAKER  CITY 

Charles  F.  Keyes,  formerly  one  of  the  star 
salesmen  of  the  Baltimore  branch  of  the  Co- 
lumbia Graphophone  Co.,  has  joined  the  Phila- 
delphia sales  staff.  Mr.  Keyes  worked  for  some 
time  under  A.  J.  Heath,  Baltimore  manager, 
who  was  recently  appointed  head  of  the  Phila- 
delphia branch,  and  in  his  new  post  Mr.  Keyes 
will  have  ample  opportunity  to  add  to  his  pre- 


vious success.  Accompanied  by  Mrs.  Keyes  he 
visited  the  Columbia  Co.'s  executive  offices  this 
week,  and  was  one  of  the  lucky  talking  machine 
people  who  attended  the  World's  Series. 

WANTS  A  RECORD  OF  "CHER1" 

A  subscriber  to  The  World  is  desirous  of  ob- 
taining a  Victor  record  of  "Cheri,"  sung  by 
Harrison,  and  which  was  cut  out  some  years 
ago.  Anyone  having  such  a  record  may  write 
to  the  subscriber  through  this  office. 


A.  J.  HEATH  APPOINTED  MANAGER 

Of  the  Philadelphia  Branch  of  the  Columbia 
Co.,  Succeeding  C.  S.  Tay 

George  W.  Hopkins,  general  sales  manager 
of  the  Columbia  Graphophone  Co.,  New  York, 
announced  this  week  the  appointment  of  A.  J. 
Heath  as  manager  of  the  company's  Philadel- 
phia branch,  succeeding  C.  S.  Tay,  who  has  re- 
signed from  the  Columbia  service.  Mr.  Heath 
was  formerly  manager  of  the  Baltimore  branch, 
and  although  a  young  man  in  point  of  years, 
is  recognized  as  one  of  the  best  posted  mem- 
bers of  the  wholesale  talking  machine  trade  in 
the  East.  He  has  been  connected  with  the  Co- 
lumbia Co.  for  a  number  of  years,  and  has 
steadily  advanced  as  he  acquired  a  more  inti- 
mate knowledge  of  conditions  in  the  wholesale 
field.  He  is  popular  among  his  associates,  and 
a  considerable  portion  of  his  success  may  be 
attributed  to  his  unceasing  efforts  to  co-operate 
with  the  dealers  whom  he  served. 

William  S.  Parks,  formerly  assistant  manager 
of  the  Boston  branch  of  the  Columbia  Co.,  has 
been  appointed  manager  at  Baltimore,  a  pro- 
motion which  his  success  in  Boston  well  de- 
serves. 


INTERESTING  NUMBER  OF  'PEPTIMIST' 

Volume  1,  No.  5,  of  the  "Peptimist,"  the 
newsy  house  organ  issued  by  the  Columbia 
Graphophone  Co.  for  the  members  of  its  staff, 
made  its  appearance  this  week  and  as  usual 
contained  some  interesting  data  and  informa- 
tion for  the  sales  staff.  A  message  from  H.  L. 
Willson,  general  manager  of  the  company,  was 
featured  on  the  first  page  and  on  the  second 
page  were  presented  photographs  of  the  win- 
ners of  the  President  Whitten  cup  for  the 
month  of  July.  There  were  a  number  of  timely 
and  interesting  editorial  articles  which,  if  read 
carefully  and  remembered,  cannot  fail  to  add 
materially  to  the  efficiency  of  the  individual 
salesman. 


«TUl  OINLSTOUMIEIMT  ©F  QUALITY 


:LiA^    AS   A  ©ELL 


Invincible  $375 


Pennsylvania  and  Maryland 
Dealers^ 

INCLUDING    BALTIMORE  CITY 

We  offer  excellent  opportunities 
for  the  Sale  of  the 


onora 


"The   Highest    Class   Talking  Machine 
in  the  World" 

Write  today  for  Terms  and  Open 
Territory.    LIVE  WIRES  ONLY. 

The  Piersol  Carpet  Co. 

LANCASTER,  PENNA. 

Wholesale  SONORA  Distributors  Since  1914 
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GROWTH  OF  THE  VICTOR  FACTORY 

Largest  Single  Building  of  Group  Recently 
Completed  and  Devoted  to  Cabinet  Manufac- 
turing— Victor  Employes  Now  Number  Over 
10.000— Church  Property  Purchased 


Philadelphia,  Pa.,  October  8. — With  the  conv 
pletion  of  the  largest  single  factory  building 
in  the  plant  of  the  Victor  Talking  Machine 
Co.,  at  the  corner  of  Delaware  avenue  and  Mar- 
ket street,  Camden,  and  which  will  be  used 
exclusively  for  cabinet  work,  employing  some 
hundreds  of  extra  men,  the  Victor  Co.  now  re- 
ports a  total  of  approximately  10,000  employes. 

Extensive  alterations  are  being  made  to  an- 
other building  on  Front  street,  including 
changes  in  machinery  equipment,  and  a  small 
addition  is  also  being  built  to  it. 

Some  trouble  is  being  experienced  in  the 
present  department  in  getting  materials  and 
labor,  but  the  shortage  does  not  extend  to  the 
record  department,  for  record-making  material 
is  coming  in  daily  in  large  consignments. 
Though   some   of  the   departments   are  being 


worked  nights  right  along,  the  company  still 
finds  itself  behind  in  orders,  especially  for  the 
holiday  trade  on  machines. 

The  new  $250,000  library  building  in  Cooper 
Park,  immediately  opposite  the  Administration 
Building  of  the  Victor  Co.,  and  which  is  the 
gift  of  Eldridge  R.  Johnson,  president  of  that 
company,  is  now  nearing  completion,  and  will 
add  greatly  to  the  architectural  beauty  of  the 
surroundings. 

The  Victor  Co.  has  also  purchased  the  Trinity 
Baptist  Church  property  on  Fifth,  above  Mar- 
ket street,  Camden,  which  is  now  being  used 
by  the  Red  Cross.  The  company  will  use  the 
church  property  as  a  recording  laboratory. 


TALKS  ON  AUSTRALIAN  CONDITIONS 

Chicago,  III.,  October  10. — W.  S.  Paton,  of 
Wills  &  Paton,  Ltd.,  Melbourne,  Australia,  has 
been  in  Chicago  several  days.  The  company 
are  the  exclusive  Edison  disc  jobbers  for  the 
State  of  Victoria,  and  are  also  jobbers  for 
other  lines.  Mr.  Paton  is  on  the  way  to  the 
Edison  factory  at  Orange  and  incidentally  is 


looking  up  other  lines  of  machines  while  in 
America  with  a  view  of  extending  their  job- 
bing business.  The  company  operate  an  ex- 
clusive Edison  shop  on  the  block  in  the  heart 
of  the  main  retail  district  in  Melbourne.  It 
is  the  only  establishment  of  its  kind  in  Aus- 
tralia and  they  do  an  excellent  business  on  the 
Edison  disc.  While  in  America  he  has  heard 
several  Edison  tone  tests  and  is  very  enthusi- 
astic regarding  them.  He  hopes  in  the  future 
to  get  some  of  the  Edison  artists  to  appear 
with  the  Edison  disc  in  Melbourne.  Mr.  Paton 
is  also  interested  in  the  firm  of  A.  Paton  & 
Son,  piano  dealers,  at  Hobart,  Tasmania,  where 
they  handle  English  lines  exclusively.  The  re- 
tail prices,  he  says,  have  absolutely  doubled 
on  account  of  the  increased  factory  cost  and 
the  high  freights. 

"The  situation  in  Australia  is  somewhat 
mixed,"  he  said.  "There  are,  of  course,  a  large 
number  of  people  in  Australia  directly  affected 
by  the  war,  who  are  restricting  their  expendi- 
tures. On  the  other  hand,  there  has  been  a 
vast  amount  of  money  put  in  circulation  and 
business  in  the  aggregate  is  satisfactory." 


24 -Hour  Pathe  Service 


yHAT'S  what  "Fischer's  for  Service"  means!  Any 
model  in  any  finish — any  record  in  any  quantity — any 
need  of  any  of  our  dealers  met  within  twenty-four  hours ! 

Think  what  this  means  in  a  business  growing  at  the  rate 
the  Pathe  business  is  bound  to  grow!  Pathe  is  THE  com- 
ing phonograph  proposition,  as  sure  as  your  are  in  busi- 
ness for  your  profit — and  it's  twice  as  good  a  thing  with 
service  like  ours  to  back  you! 

"Fischer's  for  Service" 

THE  FISCHER  COMPANY 

940  Chestnut  Avenue  oldest  pathe  jobbers  Cleveland,  Ohio 
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The  Trade  In  New  York  City  And  Vicinity 


A  shortage  of  product  in  both  machines  and 
records  was  the  predominating  feature  of  last 
month's  business  in  the  local  talking  machine 
trade.  The  manufacturers  and  jobbers  state  that 
the  extent  of  their  sales  is  limited  only  by  the 
machines  available,  and  with  this  healthy  trade 
condition  there  is  every  reason  to  believe  that 
this  season  will  be  a  banner  one  for  the  in- 
dustry as  a  whole. 

How  to  Increase  Record  Sales 

In  this  section  of  this  month's  issue  of 
The  World  there  is  published  an  interesting  ad- 
vertisement over  the  signature  of  C.  Bruno  & 
Son,  Inc.,  Victor  distributors.  This  company 
calls  attention  to  the  fact  that  many  dealers 
have  increased  their  record  sales  during  the  past 
year,  and  that  the  dealer  who  develops  sales- 
manship, studies  his  customers  and  his  records 
can  do  likewise.  The  closing  paragraph  con- 
veys the  important  fact  that  the  salesman's 
knowledge  of  records  and  music  is  the  greatest 
factor  in  increasing  the  dealer's  record  sales  and 
resultant  profits.  This  knowledge  can  be  ac- 
quired through  a  little  study  of  the  Victor  rec- 
ord catalog  and  the  Book  of  the  Opera. 

Limited  Only  by  Available  Product 

"Our  sales  the  past  month  were  far  ahead  of 
last  September,"  said  Lambert  Friedl,  manager 
of  the  Columbia  Graphophone  Co.'s  New  York 
branch.  "Our  business  is  limited  only  by  our 
shipments  of  Grafonolas  and  records,  and  at  the 
present  time  there  is  a  tremendous  shortage  of 
product."  Mr.  Friedl  will  be  the  host  to  a 
party  of  Columbia  dealers  in  local  territory  who 
will  visit  the  company's  factory  at  Bridgeport 
next  Wednesday.  The  dealers  will  go  through 
the  factory  carefully,  subsequent  to  which  they 
will  be  the  guests  at  luncheon  of  George  W. 
Hopkins,  general  sales  manager  of  the  Colum- 
bia Co. 

A  Splendid  Operatic  Record 

The  Edison  Shop,  473  Fifth  avenue,  New  York, 
carried  an  unusually  interesting  advertisement  in 
the  local  newspapers  last  week  entitled  "A  Tri- 
umph of  Re-creation."  This  advertisement  fea- 
tured the  new  Edison  Diamond  Disc  "Quartet" 
from  "Rigoletto,"  and  the  text  invited  the  pub- 
lic to  hear  this  record  in  the  auditorium  of  the 
Edison  Shop.  This  Re-creation  is  sung  by  Alice 
Verlet,  celebrated  Belgian  soprano;  Ciccolini, 
renowned  Italian  tenor;  Arthur  Middleton,  basso 
of  the  Metropolitan  Opera  Co.,  and  Merle  Al- 
cock,  famous  concert  contralto. 

The  Pathe  Line  at  Mineola 

A.  H.  Andrews,  Pathe  dealer  at  Mineola,  L. 
I.,  maintained  a  very  attractive  exhibit  at  the 
Nassau  County  Fair  held  recently  at  Mineola. 
Mr.  Andrews  displayed  several  of  the  latest 
Pathephone  models,  together  with  a  comprehen- 
sive exhibit  of  the  distinctive  qualities  of  Pathe 
discs.  He  closed  a  number  of  sales,  and  in  ad- 
dition secured  a  live  list  of  prospects. 

A  Timely  and  Effective  Window  Display 

The  warerooms  of  the  Sonora  Phonograph 
Corp.,  SO  Broadway,  New  York,  featured  re- 
cently one  of  the  most  attractive  window  dis- 
plays that  has  been  seen  on  lower  Broadway 
for  quite  some  time.  Realizing  the  timeliness 
and  value  of  a  patriotic  display,  J.  F.  Lynch, 
manager  of  this  store,  secured  from  the  British 
Recruiting  Mission  a  quantity  of  war  souvenirs 
taken  from  the  battlefields  abroad.  This  dis- 
play included  an  English  aero-bomb,  a  French 
aero-torpedo,  a  piece  of  German  Zeppelin,  rifles, 
a  machine  gun  and  similar  articles.  The  dis- 
play was  sufficiently  attractive  to  necessitate 
the  calling  of  the  police  to  keep  the  crowds  in 
order. 

Literature  That  Will  Increase  Sales 

The  Blackman  Talking  Machine  Co.,  New 
York,  Victor  distributor,  has  prepared  for  the 
use  of  its  dealers  a  series  of  attractive  show 
cards  featuring  the  monthly  supplements  of 
Victor  records.     These  cards  have  been  well 


received,  and  a  new  series  will  be  issued  each 
month.  The  company  has  also  prepared  a  re- 
markably effective  Christmas  circular  which  the 
dealer  can  use  in  conjunction  with  a  gift  cer- 
tificate. 

Joins  the  U.  S.  Navy 

J.  A.  Sieber,  formerly  assistant  to  George  A. 
Baker,  assistant  manager  of  the  local  branch  of 
the  Columbia  Co.,  has  joined  the  U.  S.  Navy 
with  the  rank  of  Chief  Yeoman.  Mr.  Sieber, 
who  was  very  popular  among  his  associates,  is 
succeeded  by  J.  C.  Lush,  an  ex-professional  ball 
player  of  considerable  prominence. 

Baker  Returns  From  Vacation 

Edw.  M.  Baker,  advertising  manager  of  the 
Columbia  Co.,  recently  returned  from  a  very 
pleasant  two  weeks'  vacation,  which  he  spent  at 
Old  Point  Comfort  and  other  Southern  points. 


Mr.  Baker  enjoyed  his  rest  to  the  fullest  extent, 
and  is  now  ready  for  the  activities  of  the  coming 
winter  season. 


CLOSE  IMPORTANT  CONTRACTS 


The  Manhattan  Phono  Parts  Co.,  manufactur- 
er of  the  Manhattan  wooden  tone  arm,  has 
closed  a  number  of  important  contracts  during 
the  past  few  weeks.  This  company  has  per- 
fected a  wooden  tone  arm  which  is  giving  splen- 
did satisfaction  to  manufacturers  of  high-grade 
machines,  and  at  the  present  time  is  planning 
an  extensive  campaign  to  impress  upon  the 
trade  and  the  public  the  distinctive  merits  of  a 
wooden  tone  arm.  The  factory  capacity  has 
been  enlarged  to  take  care  of  an  active  fall 
demand  for  this  tone  arm. 


Don't  Lose  Profits 


Many  dealers  have  greatly  increased  their 
record  sales  during  the  past  year.  YOU  can 
do  likewise. 

Study  your  customers  and  study  your  records. 
Develop  salesmanship. 

If  you  cannot  get  enough  machines  to  sell, 
why,  sell  what  you  have  to  sell.  It  can  be 
done. 

Create  a  special  telephone  service  and  im- 
mediate delivery  to  your  customers'  homes. 
This  plan  has  been  successfully  used  and  will 
secure  business  you  will  not  otherwise  receive. 

Attractive  leaflets  listing  and  interestingly 
describing  a  few  selected  records  will  suggest 
many  numbers  ,your  patrons  will  like  to  have. 

Use  your  show  window  for  display  of  records 
and  our  monthly  window  cards. 

The  salesman's  knowledge  of  records  and 
music,  which  through  just  a  little  study  of  the 
Victor  Record  Catalogue  and  Book  of  the 
Opera  can  easily  be  acquired,  is  the  greatest 
factor  in  increasing  your  record  sales  and  re- 
sultant profits. 


C.  BRUNO  &  SON,  Inc. 

(Established  1834) 

Victor  Distributors  to  the  Dealer  Only 
351-353  Fourth  Avenue  NEW  YORK 

We  Do  Not  Retail 
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DEMONSTRATING  SAENGER  COURSE 


Volume  of  Unusual  Range  and  Interest  on  "How 
to  Demonstrate  the  Oscar  Saenger  Course  in 
Vocal  Training"  Just  Issued  by  the  Victor  Co. 
for  the  Use  of  Their  Dealers 


A  little  volume  that  should  prove  immeasur- 
ably valuable  to  live  Victor  dealers  everywhere 
has  just  been  published  by  the  Victor  Co.  as  a 
part  of  their  service  to  dealers,  and  follows  out 
in  great  detail  the  subject  set  forth  in  its  title: 
"How  to  Demonstrate  the  Oscar  Saenger  Course 
in  Vocal  Training." 

In  git,  .icing  over  the  twenty-four  pages  of  the 
new  volume,  one  wonders  how  much  actual  in- 
formation— information  that  is  practical  and 
really  answers  questions — can  be  crowded  into 
such  small  space. 

After  a  comprehensive  introduction,  the  first 
subject  taken  up  is  that  of  lecture  demonstration, 
and  not  a  point  is  overlooked  in  reference  to 
planning  and  carrying  out  such  a  demonstra- 
tion.   Not  only  does  the  text  go  into  detail  re- 


Let  Us  Prove  to  You  Why 

The  Paddack  Diaphragm 


Is  "Better  Than  Mica 


The  Paddack  Diaphragm  produces  a  sweeter  tone  than  a  mict»  diaphragm,  is 
guaranteed  for  the  life  of  the  sound  box  and  requires  no  testing.  There  are  no  seconds  in 
Paddack  Diaphragms,  for  production  in  our  plant  is  uniform.  Our  factory  facilities  pro- 
vide for  maximum  service  to  our  trade. 

LET  US  SEND  YOU  SAMPLES  AND  PRICES 

PADDACK  DIAPHRAGM,  Inc.,  30  Church  St.,  New  York 


garding  the  preparation  of  the  hall,  the  manner 
in  which  invitations  should  be  designed  and 
issued,  and  the  proper  way  to  lay  out  a  program, 
but  it  also  gives  actual  illustrations  to  show  how 
a  temporary  platform  may  be  constructed,  the 
best  way  of  arranging  the  platform  for  recitals, 
suggestions  as  to  the  form  of  invitation  as  well 


Service  for  Greater 

NEW  YORK 


THE  kind  of  service  that  builds  up 
a  dealer's  business  —  service  that 
enables  him  to  keeP  his  promises  — 
service  that  won't  let  him  be  caught 
unprepared  for  any  demand  made  on 
his  stock. 

We  are  in  an  exceptional  position  to 
render  you  just  that  kind  of  service  — 
and  with  Pathe  business  booming  as 
it  is  (and  it  isn't  a  marker  to  what  it's 
going  to  be)  you  will  be  glad  to  have 
our  big  warerooms  behind  you. 

Let  us  tell  you  about  the  Pathe  prop- 
osition to-day. 

Pathephone  Distributors 
Company 

Distributors  for  Pathephones  and  Pathe  European  and  American  Double  Disc  Records 


95  Southern  Boulevard 


The  Bronx — New  York 


as  reproductions  of  invitations  that  have  already 
been  used  successfully. 

The  greatest  aid  offered  by  the  book  perhaps 
is  the  actual  outline  of  the  lecture  that  should 
be  given  in  connection  with  the  recital  and  which 
is  designed  to  work  up  the  interest  of  the  audi- 
ence by  gradual  and  consecutive  steps.  The  lec- 
ture includes  the  names  of  famous  artists  who 
have  studied  under  Mr.  Saenger,  gives  facts 
about  the  various  lessons,  and  includes  notes  as 
to  when  records  should  be  played,  and  what 
records  should  be  selected  at  various  points  of 
the  lecture.  Even  the  proper  pronunciation  of 
doubtful  words  is  clearly  marked. 

One  page  of  the  booklet  is  given  over  to  full 
information  regarding  store  demonstrations  and 
how  they  should  be  conducted,  and  four  pages 
to  questions  and  answers  that  should  enable  the 
dealer  or  salesman  to  meet  many  situations 
promptly.  The  booklet  has  been  compiled  by 
authorities,  the  facts  given  are  from  actual  ex- 
perience, and  dealers  could  not  do  better  than 
to  study  it  thoroughly  and  carefully. 


SEES  VICTORY  IN  WAR  REVENUE  ACT 


J.  Newcomb  Blackman  Believes  that  Some  Sug- 
gestions of  Talking  Machine  Men  Incorpo- 
rated in  Measure  Make  it  Less  Drastic 


J.  Newcomb 'Blackman,  president  of  the  Black- 
man  Talking  Machine  Co.  and  the  National  As- 
sociation of  Talking  Machine  Jobbers,  who 
was  one  of  the  leading  figures  in  the  fight  made 
by  the  talking  machine  men  against  certain 
provisions  in  the  War  Revenue  Bill,  stated  this 
week  that  although  he  always  had  been  and 
still  was  opposed  to  any  tax  on  gross  sales,  he 
still  considered  the  War-  Revenue  Act  as  finally 
passed  in  the  light  of  a  victory  for  the  op- 
ponents to  the  measure.  Mr.  Blackman  in  his 
speech  at  Washington  before  the  Senate  Fi- 
nance Committee  stated  that  even  though  it 
was  finally  decided  to  fix  an  excise  tax  on  talk- 
ing machines  it  was  not  fair  to  place  the  full 
tax  on  goods  already  in  stock,  and  in  the- hands 
of  jobbers  and  dealers.  The  bill  as  it  now 
stands  calls  for  only  one-half  of  the  3  per  cent, 
tax  or  a  tax  of  lj4  per  cent,  on  goods  in  stock 
on  October  4,  1917,  and  even  this  is  not  ap- 
plied to  the  retailers  but  only  to  wholesalers 
and  manufacturers. 


V.  E.  MOORE  WITH  PENN  PHONO.  CO. 

Philadelphia,  Pa.,  October  9. — The  Penn 
Phonograph  Co.  is  to  be  congratulated  in  hav- 
ing secured  the  service  of  Victor  Edward 
Moore,  formerly  connected  with  the  record  or- 
der department  of  the  Victor  Talking  Machine 
Co.  and  later  with  the  Gately-Haire  Co.,  of  Al- 
bany, N.  Y. 

Mr.  Moore  is  specially  qualified  in  this 
line  of  work  and  the  Penn  dealers  may  expect 
better  service  than  ever  from  this  old  estab- 
lished distributing  house,  which  is  ever  alert 
to  improve  its  service. 


SAPPHIRE  NEEDLES 

Sapphire  Points  for  playing  Edison  records,  14c  each 
Sapphire  Balls  for  playing  Pathe  records  13c  each 

In  Quantities, 

LUCKY    13   PHONOGRAPH  CO. 


3  East  12th  St. 


New  York 
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NEW  FORM  OF  WINDOW  DISPLAY 

Announced  for  the  Use  of  Pathe  Dealers — De- 
tails of  the  Plan  Are  of  Interest 


The  advertising  department  of  the  Pathe 
Freres  Phonograph  Co.,  Brooklyn,  N.  Y.,  has 
announced  for  the  use  of  Pathe  dealers  a  new 
form  of  window  display  which  has  been  very 
favorably  received  by  all  Pathe  representatives 


A  Striking  Pathe  Window  Display 

who  have  seen  it.  The  Pathe  publicity  depart- 
ment spent  several  months  working  out  the  de- 
tails of  this  window  display  and  the  illustration 
shown  herewith  will  give  some  idea  of  its  ef- 
fectiveness and  its  distinctive  merits. 

According  to  the  plan  of  the  Pathe  Freres 
advertising  department  it  will  send  to  Pathe 
dealers  the  specially  designed  three-piece  frame 
work  and  there  will  be  sent  out  each  month  a 
new  set  of  artistically  designed  posters  to  go 
into  the  frames.   With  each  month's  posters  will 


be  sent  illustrated  suggestions  for  the  best  ar- 
rangements for  that  month's  display. 

In  announcing  this  new  window  idea  the  Pathe 
advertising  department  called  attention  to  the 
specifications  of  the  design  as  follows,  giving 
the  dealers  a  detailed  idea  of  how  it  works: 

"The  center  piece,  the  'glorified'  Pathe  record, 
stands  thirty-six  inches  high.  The  guarantee 
card  is  eleven  and  three-quarters  inches  high. 
Eoth  designs  are  lithographed  on  heavy  paper, 
mounted  on  150-point 
board  and  reinforced 
by  heavy  wooden 
strips,  making  it 
strong,  solid  and  sub- 
stantial. The  side 
frames  are  of  wood, 
finished  in  dull  black; 
they  are  fifteen  inches 
wide,  twenty-three 
inches  high,  and  are  at- 
tached to  the  center 
piece  by  strong  metal 
hinges. 

"But    the  chief 
beauty  of  this  display, 
aside  from  its  general 
attractiveness,    lies  in 
i  t  s    construction.  In 
the  first  place,  the  de- 
sign   showing  through 
the  center  of  the  rec- 
ord   is    several  inches 
behind  the  face  of  the 
record;    it    is  curved, 
and  stands  back.    This  enables  you  to  place  an 
electric  light  in  front  of  the  picture,  either  above 
it  or  below,  and  in  that  way  give  the  appearance 
of  footlights.    The  effect  thus  created  is  start- 
lingly  dramatic,  and  at  the  same  time  unusually 
pertinent,  because  of  the  nature  of  the  goods 
advertised." 


SAUL  BIRNS  NEW  PIANO  DEPARTMENT 


Well-Known  Talking  Machine  Dealer  Opens 
Elaborate  Piano  Warerooms  in  Building  Ad- 
joining His  Large  Victrola  Parlors 


On  Saturday  evening,  September  29,  Saul 
Birns,  the  well-known  talking  machine  dealer  of 
111  Second  avenue,  New  York,  opened  elabo- 
rate piano  warerooms  in  the  building  at  113 
Second  avenue,  adjoining  his  old  store.  The 
new  warerooms  are  commodious  and  fitted  up 
in  handsome  style,  and  an  excellent  line  of 
pianos  and  player-pianos  has  been  stocked. 

This  latest  departure  of  Mr.  Birns  marks  a 
new  chapter  in  his  story  of  success,  which  is  a 
rather  romantic  one,  for  he  came  to  America 
with  just  about  the  legal  amount  of  cash  in  his 
pocket  only  a  comparatively  few  years  ago. 
About  ten  years  ago  he  branched  out  as  a  Vic- 
tor dealer,  buying  a  minimum  amount  of  stock 
for  that  purpose.  He  later  took  on  the  Co- 
lumbia line  which  he  still  handles. 

His  business  developed  swiftly  until  some 
time  ago  he  occupied  the  entire  three-story 
building  which  he  purchased  at  111  Second  ave- 
nue. The  adjoining  three-story  building  in 
which  his  piano  warerooms  are  located  is  also 
owned  by  Mr.  Birns  and  both  structures  have 
been  connected  at  each  floor. 

In  the  talking  machine  department  ten  booths 
are  required  to  take  care  of  the  business,  which 
runs  very  strongly  towards  the  better  classes 
of  instruments,  those  ranging  in  price  from  $200 
up.  Foreign  records  are  featured  strongly  and 
with  special  success,  full  attention  being  given 
to  both  the  Victor  and  Columbia  catalogs. 


The  Auburn  Music  Co.,  Auburn,  N.  Y.,  will 
shortly  open  .  new  quarters  at  the  corner  of 
Genesee  and  North  streets,  that  city. 


James  P.  Bradt,  Canadian  manager  of  the 
Columbia  Graphophone  Co.,  was  a  visitor  re- 
cently to  the  company's  executive  offices,  with 
glowing  reports  of  the  situation  in  Canada.  Mr. 
Bradt's  optimism  is  substantiated  by  the  fact 
that  Columbia  sales  in  his  territory  for  the  past 
three  months  have  shown  an  average  gain  of 
122  per  cent.,  a  remarkable  record. 


A  Great  Victor 

Distributing 

Organization 

THE  House  of  Grinnell  is  equipped  to  be  of 
very  greatest  assistance  to  the  dealer. 

We've  a  tremendous  stock  of  Records.  Your 
orders  will  be  completely  and  carefully  filled. 

Promptness,  painstaking  attention  to  every 
order,  large  or  small,  and  especially  good  trans- 
portation facilities  are  features  of  our  service, 
and  advantages  that  have  a  definite  dollars-and- 
cents  value  to  you.  AVAIL  YOURSELF  OF 
THEM  ON  YOUR  NEXT  ORDER! 

Write  us  to  send  you  regularly  our  advance 
list  of  best  selling  Records.  You'll  find  it  a  big 
help  in  ordering. 

Grinnell  Bros 

WHOLESALE  DISTRIBUTERS 

VICTROLAS  AND  RECORDS 


Ware 


First  and  State  Streets 


DETROIT 


Our  Wholesale  Building,  First  and  State  Streets 

Take  advantage  of  the  matchless  service  afforded  by 

-  Our  wholesale  building,  80  x  100  feet;  six  floors. 
— ^  Experienced,  efficient  employees. 

-  Mechanical  experts,  familiar  with  every  detail  of  Victor 

and  Victrola  construction. 
—  Complete  stock  of  Victor  and  Victrola  parts  always  on 
hand. 
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COLUMBIA  GRAPHOPHONE  CO.  MEETS  WAR  TAX  ISSUE 


Announces  Increase  of  Five  Per  Cent,  on  Retail 
Covers  Tax  and  Part  of  Increased  P 


Prices  of  Grafonolas  to  Be  Paid  by  Public— 
roduction  Costs — The  Plan  in  Detail 


Following  the  signing  of  the  War  Revenue 
Act  on  October  4  with  its  clause  providing  for 
a  special  excise  tax  of  3  per  cent,  on  grapho- 
phones,  phonographs  and  talking  machines  and 
the  records  used  in  connection  therewith,  there 
has  been  considerable  question  as  to  just  how 
the  various  factors  in  the  trade  would  handle 
the  matter  and  take  care  of  the  tax. 

The  first  company  to  answer  the  question 
publicly  is  the  Columbia  Graphophone  Co.,  who 
announced  this  week  that  a  charge  of  5  per 
cent,  of  the  retail  price  of  all  Grafonolas  would 
in  future  be  collected  by  the  dealer  in  addition 
to  the  present  retail  price  of  the  machine.  This 
additional  5  per  cent,  is  designed  to  cover  the 
war  tax  of  3  per  cent,  as  well  as  a  portion  of 
the  increased  cost  of  production.  According 
to  the  plan  as  outlined,  for  instance,  the  dealer 
will  charge  the  usual  fixed  retail  price  of  $100, 
plus  an  additional  charge  of  5  per  cent.,  or  $5, 
this  additional  sum  to  be  returned  in  full  to 
the  Columbia  Co. 

The  Columbia  Co.  plan  is  announced  as  fol- 
lows in  a  letter  to  the  dealers  dated  October  9 
and  bearing  the  signature  of  G.  W.  Hopkins, 
general  sales  manager: 

"The  recent  War  Revenue  Tax  bill  approved 
October  3,  1917,  which  imposes  a  special  tax 
on  graphophones,  phonographs,  talking  ma- 
chines and  records  used  in  connection  with 
graphophones,  phonographs  and  talking  ma- 
chines, together  with  the  cost  of  collecting  and 
accounting  for  this  tax  and  the  increased  cost 
of  materials  and  labor,  due  to  war  conditions, 
make  it  necessary  for  us  to  increase  slightly  the 
official  list  or  retail  prices  of  all  types  of  our 
machines,  effective  immediately."  (Here  is  given 
the  present  retail  prices  of  the  various  types 
of  machines  together  with  the  new  retail  prices 
of  the  same  machines.) 

"The  full  amount  of  this  increase  will  be 


charged  to  you  and  be  added  to  the  net  amount 
you  have  hithertofore  paid  for  Grafonolas.  You 
in  turn  will  collect  the  amount  from  the  retail 
buyer  and  thus  reimburse  yourself. 

"Inasmuch  as  you  have  agreed  in  your  price 
maintenance  contract  'to  adhere  strictly  to  and 
to  be  bound  by  the  official  list  prices  established 
by  the  Columbia  Co.  from  time  to  time,'  you 
will  be  required  to  sell  all  Columbia  machines 
at  the  new  established  official  list  or  retail 
prices  as  above  enumerated. 

"Pasters,  to  be  supplied  you  free,  showing 
the  increased  retail  price,  must  be  affixed  to 
all  machines  which  you  have  on  hand  which 
are  not  already  labeled  with  the  new  price." 

In  discussing  this  latest  move  of  the  Co- 
lumbia Co.,  H.  L.  Willson,  general  manager, 
said:  "During  the  past  eighteen  months  our 
company,  and  I  can  speak  also  for  other  talking 
machine  manufacturers,  has  been  placed  under 
a  heavy  burden  with  the  steadily  increasing  cost 
of  production,  including  particularly  higher  cost 
of  material  and  labor.  This  increased  cost  we 
have  up  to  this  time  absorbed  without  levying 
any  additional  charge  on  the  dealer  or  cutting 
into  his  profits  to  the  slightest  degree,  despite 
the  fact  that  the  retail  business  has  expanded 
steadily.  During  that  period  we  have  in  no 
way  curtailed  our  co-operation  with  the  dealer 
and  have,  in  fact,  expanded  our  advertising  both 
in  a  general  way  and  in  the  advertising  and 
selling  helps  we  have  supplied  free  to  our 
dealers. 

"The  War  Revenue  Tax,  however,  is  the 
latest  blow  and  this-  we  cannot  absorb.  We 
have  therefore  adopted  the  plan  of  adding  a 
flat  5  per  cent,  to  the  retail  price  of  each  in- 
strument to  cover  this  tax  and  a  portion  of  the 
increased  production  expenses.  We  feel  that 
this  method  is  the  most  equitable  for  the  dealer 
inasmuch  as  it  does  not  affect  his  discounts  or 


Take  the  Pan- 
Magnetic  Reproducer— 

The  most  sensitive  of 
reproducers.  The  permanent 
magnetic  device,  an  integral 
part  of  the  reproducer,  acts 
on  the  stylus  box.  Its  possi- 
bilities in  giving  warmth  and 
delicacy  in  the  tonal  repro- 
duction of  quiet  passages 
make  old-style  sound  boxes 
seem  obsolete.  And  in  for- 
tissimo passages  where  ordi- 
nary reproducers  create  un- 
pleasant, music  destroying 
blasts,  caused  by  the  needle 
jumping  and  losing  its  grip, 
the  Parr  Magnetic  Repro- 
ducer, with  its  marvelous 
flexibility,  follows  every 
wave  and  vibration  in  the 
record  and  takes  everything 
the  record  holds. 


Tone-the  vital  thing 

IF  you,  as  a  manufacturer,  can  talk  and  prove  tone  superiority 
in  your  product,  you  have  a  selling  argument  to  over- 
shadow all  the  "talking  points"  of  cabinets,  and  designs 
and  accessory  features. 

And  you  can  talk  tone  superiority.  You  can  put  out  a 
product  that  will  be  a  revelation  in  tone-purity,  tone-quality, 
tone-volume.  When  you  realize  what  vivid,  lifelike,  colorful 
tone  can  be  produced  and  sustained  by  the  talking  machine 
equipped  with 

Parr  Magnetic  Reproducer 

fitted  with  the 

Vibratone   Patented  Diaphragm 

These  two  dominating  and  proven  inventions  open  up 
wonderful  possibilities  for  manufacturers  eager  to  put  their 
product  at  the  top-notch  of  class  and  character. 

You  want  your  product  to  be  RIGHT  ! 

If  you  want  your  product  worthy  of  your  name,  you 
certainly  want  that  product  to  be  right  in  its  most  vital 
feature.  And  it  will  be  right  if  it  is  equipped  with  the  Parr 
Magnetic  Reproducer — the  reproducer  for  those  who  seek 
perfection. 

The  indestructible,  non-crystallizing,  always  resilient 
VIBRATONE' PATENTED  DIAPHRAGM 

Possessing  all  the  good  points  of  mica  diaphragms,  it  overcomes 
all  mica's  bad  features.  Gtiaranteed  uniform  in  quality,  free  from 
bubbles,  blisters  and  waves,  the  Vibratone  Patented  Diaphragm  is  non- 
porous,  non-absorbent. 

It  has  a  definite  function  and  it  performs  it.  It  improves  tone; 
in  fact  it  creates  new  tone  possibilities  for  every  reproducer  of  other 
types. 

PARR  MANUFACTURING  CORPORATION 


1  UNION  SQUARE 


At  Fourteenth  St. 


NEW  YORK 


Victor ToyDogs 

Authorized 

White  Stuffed  Dogs  with  Victor 
collar. 

Stock  now  ready  for  immediate 
shipment. 

Victor  Dealers  should  place  orders 
now  for  one  of  the  best  sellers  on 
the  market. 

No.  1, 12  in.,  $8.00  per  Doz. 
No.  2, 15  in.,  12.00  per  Doz. 

WRITE 

B.  ILLFELDER  &  CO. 

Sole  Selling  Agents 

29  Union  Square,  West,  New  York 


his  profits.  Some  of  the  bigger  dealers  who 
we  have  consulted  in  the  matter  have  given  the 
plan  their  whole-hearted  endorsement,  and  we 
feel  that  we  can  depend  upon  the  co-operation  of 
all  our  dealers  at  this  time." 


NEW  IMPERIALCO.  CATALOG 

Latest  Publication  Is  Devoted  to  Imperial  Talk- 
ing Machines  and  Is  Handsomely  Produced 


The  Imperial  Talking  Machine  Co.,  Wilming- 
.ton,  Del.,  has  just  issued  an  attractive  catalog 
featuring  Imperial  talking  machines.  This  pub- 
lication is  artistic  and  compiled  in  a  way  that 
will  add  prestige  to  the  Imperial  dealer  who 
distributes  it  properly  among  his  patrons  and 
prospective  clients. 

The  first  page  of  this  new  catalog  presents  sev- 
eral pictures  taken  in  the  Imperial  plant  at  Wil- 
mington, which  give  some  idea  of  the  magnitude 
of  this  factory.  Following  this  is  a  brief  and 
interesting  editorial  entitled  "Music  in  the 
Home,"  together  with  a  few  paragraphs  regard- 
ing some  of  the  features  of  the  Imperial  talking 
machine  from  a  general  standpoint.  The  illus- 
trations in  the  catalog  include  Imperial  talking 
machines  Nos.  1,  2,  3,  4,  5  and  6,  retailing  from 
$25  to  $190.  Included  in  the  text  are  references 
to  the  Imperial  sound  box,  tone  arm,  sound 
chamber,  cabinet  and  motor,  with  a  separate 
section  devoted  to  Imperial  records. 

Imperial  talking  machines  are  made  in  their 
entirety  at  the  company's  plant  in  Wilmington 
and  in  the  short  while  that  the  line  has  been 
on  the  market  it  has  won  considerable  praise 
from  representative  dealers.  The  company  is 
making  plans  to  take  care  of  an  active  demand 
for  Imperial  machines  and  records  and  its 
policies  include  the  adoption  of  the  strongest 
plans  of  merchandising  and  manufacturing. 


BUILDING  UPLARGE  TRADE 

Philadelphia,  Pa.,  October  10.— The  Interna- 
tional Mica  Co.,  of  this  city,  report  that  the 
talking  machine  trade  is  placing  heavy  dia- 
phragm business  for  this  season,  the  bulk  of 
this  business  coming  from  the  larger  houses. 
This  would  indicate  a  heavy  fall  season  and  it 
is  their  opinion  that  it  is  caused  by  the  pre- 
vailing high  scale  of  wages  now  in  vogue. 
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SOME  VIEWS  IN  MANDEL  FACTORY  AT  BENTON  HARBOR 

Why  the  Mandel  Manufacturing  Co.  Take  Pride  in  the  Fact  That  They  Build*  Their  Machines 
Complete — Some  Interesting  Data  in  This  Connection 


The  Mandel  Mfg.  Co.,  with  executive  offices 
in  Chicago,  and  factories  in  Benton  Harbor, 
Mich.,  take  justifiable  pride  in  the  fact  that  they 
build  their  machines  complete.  It  is  very  fre- 
quently the  case  that  a  talking  machine  manu- 


Screw  Machine  Department 

facturer  makes  cabinets  and  assembles  the  metal 
parts,  or  else  makes  the  metal  parts  and  buys 
cabinets  in  the  open  market.  The  Mandel  Co. 
makes  both  its  cabinets  and  metal  parts,  in- 
cluding the  Mandel  motor.  A  few  interesting 
views  are  herewith  presented  which  have  re- 
cently been  taken  in  the  metal  working  depart- 
ment of  the  Mandel  factory  at  Benton  Harbor. 

The  first  view  shows  the  screw  machine  de- 
partment.     In   this   department  the  turntable 


General  Machine  Shop 

spindles,  winding  cranks,  winding  shafts  and 
governor  weights  are  made  in  addition  to  all 
special  screws  that  are  used  in  the  Mandel 
motors. 


The  second  view  shows  the  general  machine 
shop.  In  this  fully  equipped  machine  room  the 
various  operations  of  machine  work  required  in 
making  the  Mandel  phonograph  parts  are  ac- 
complished. Holes  are  bored  in  the  castings 
for  the  different  gears,  spindles,  etc.     It  is  here 


that  all  the  gears  and  pinions  are  hobbed,  which 
process  insures  the  perfect  meshing  of  the  gear 
teeth,  thus  making  for  efficiency  in  the  per- 
formance of  the  motor. 


The  third  view  shows  the  punch  press  de- 


Punch  Press  Department 

partment  where  the  spring  casings,  blank  gears, 
governor  springs  and  reproducer  parts  are 
punched  out.  Here  also  the  main  springs  are 
cut  to  their  proper  length  and  punched  to  fasten 
in  the  spring  casing. 

The  final  view  is  taken  in  the  motor  assem- 


Where  Motors  Are  Assembled 

bling  department  where  the  motors  are  rigidly 
inspected  and  thoroughly  tested. 


MANY  VAN  VEEN  INSTALLATIONS 

Booths  in  Black  Walnut  for  Nathan  Levin, 
N  ew  York,  Attract  Attention — Other  In- 
stallations in  New  York  and  Vicinity 

During  the  past  few  weeks  Arthur  L.  Van- 
Veen  &  Co.,  New  York,  manufacturers  of 
VanVeen  "Bed-Set"  booths,  have  closed  sev- 
eral deals  with  well-known  dealers  for  the  in- 
stallation for  their  booths  or  special  interiors. 

In  the  establishment  of  Matthew  Levin, 
Forty-second  street  and  Lexington  avenue, 
New  York,  A.  L.  VanVeen  &  Co.  have  just  in- 


stalled several  booths  constructed  of'  American 
black  walnut.  This  is  said  to  be  the  first  in- 
stallation using  this  wood  that  has  been  com- 
pleted for  any  talking  machine  dealer  in  New 
York  City.  Another  recent  installation  was 
a  complete  interior  including  booths  and  rec- 
ord racks  for  the  Atlantic  Talking  Machine 
Co.,  Hamilton  avenue,  Brooklyn,  N.  Y.  This 
interior  will  be  one  of  the  most  attractive  in 
that  section  of  Brooklyn.  VanVeen  booths 
have  recently  been  installed  in  the  warerooms 
of  the  Fifth  Avenue  Music  House,  Brooklyn, 
N.  Y.,  exclusive  Victor  dealers,  the  popular 
priced  style  C  booth's  being  used. 

SHALL  THERE  BE  PRICE  CONTROL? 

National  Chamber  Committee  Favorably  Recom- 
mends Such  Legislation  and  Affiliated  Organi- 
zations Are  Asked  in  Country-wide  Canvass  to 
Vote  on  This  Most  Important  Question 

Washington,  D.  C,  October  7. — A  referen- 
dum to  ascertain  business  opinion  on  price  con- 
trol has  been  sent  forth  by  the  Chamber  of  Com- 
merce of  the  United  States  which  carries  a 
committee  recommendation  that  the  National 
Chamber  favor  additional  legislation  to  create 
authority  to  control  prices  during  the  war.  Busi- 
ness organizations  throughout  the  United  States 
will  have  an  opportunity  to  vote  for  or  against 
such  a  recommendation  and  forty-five  days  will 
be  given  to  them  to  discuss  the  subject. 

The  question  is  raised  at  a  particularly  in- 
teresting time  in  view  of  the  number  of  im- 
portant questions  about  prices  which  have  re- 
cently developed.  The  referendum,  it  is  said, 
will  show  exactly  where  the  principal  organi- 
zations of  the  country  stand  on  the  subject. 

After  going  very  thoroughly  into  this  sub- 
ject the  National  Chamber  Price  Control  Com- 
mittee has  recomended  that  authority  to  control 
prices  should  extend  to  all  articles  which  have 
importance  in  basic  industries  as  well  as  in  war, 
and  which  enter  into  the  necessaries  of  every-day 
life;  that  authority  to  control  prices  should  be 
extended  to  raw  materials  and  finished  products; 
that  authority  to  control  prices  should  extend 
to  the  prices  the  public  pays  as  well'  as  those 
paid  by  the  Government;  that  authority  to  con- 
trol prices  should  be  administered  by  a  small 
executive  board  appointed  by  the  President. 

Also  that  an  agency  working  in  harmony  with 
the  board  controlling  prices  should  have  author- 
ity to  distribute  available  supplies  to  those  pur- 
chasers whose  needs  are  most  directly  related 
to  the  public  welfare;  and  that  each  leading 
industry  and  trade  should  create  a  representa- 
tive committee  to  represent  it  in  conference  and 
to  advise  with  agencies  that  control  prices  and 
distribution. 


The  "STERLING"  - 


IMMEDIATE  DELIVERIES 
ANY  QUANTITY  


C  Every  Sterling  phonograph  is  equipped  with 
our  specially  designed  double  spring  worm  gear 
motor,  playing  five  ten  inch  records  with  one 
winding;  a  motor  that  is  used  regularly  in 
machines  retailing  at  $100.  All  models  are 
equipped  with  our  Universal  tone  arm. 

C  We  maintain  one  of  the  best  equipped  plants 
in  the  east.  Our  line  is  complete,  consisting  of 
six  models,  every  part  of  which  is  absolutely  guar- 
anteed, including  the  springs. 

Write  Today  for  Samples  and  Prices 
Money  Refunded  If  Unsatisfactory 


Style  900 


Style  1700 


STERLING  PHONOGRAPH  CO.,  285-287  No.  6th  St.,  Brooklyn,  N.Y. 
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Ku-AHen 

Precision  -  Silence  -  Power 


This  type  motor  is  noted  for  its  great  capacity  and  quiet  running.  The  spring  barrels  give  ample  room  to 
the  heavy  springs,  which  are  powerful  enough  to  play  at  least  seven  12-inch  records  or  nine  10-inch  records  with- 
out re-winding.  After  the  gears  have  been  cut  on  special  gear  cutters  they  are  tested  for  absolute  accuracy  and 
all  that  are  not  within  specified  limitations  are  rejected.  The  frame  is  all  cast.  The  top  and  bottom  plates  are 
reinforced  by  ribs.  The  bearings  are  bossed,  which  allows  additional  wearing  surface.  The  governor  parts  are 
made  with  the  precision  of  a  delicate  instrument,  consequently  the  noise  has  been  eliminated.  The  bevel  gear 
wind  is  used,  which  guarantees  absolute  quietness  in  this  operation. 


Not  so  much  the  say-so  of  what  it  will  do  as  how  and  why  it  will  do  what 
is  promised.  If  the  specifications,  material  and  workmanship  are  right  the 
guarantee  follows  as  a  matter  of  course. 

The  Ku-AUen  phonograph  motor  is  powerful  and  runs  with  precision 
and  silence  because  it  has  been  made  of  the  best  material  properly  combined 
by  experts.  And  not  upon  the  promises  of  what  it  will  do  but  upon  what 
it  does  do  is  the  reason  for  its  adoption  by  some  of  America's  leading 
phonograph  makers  and  its  guarantee  of  absolute  satisfaction. 

DIVISION  OF 

THE  STARR  PIANO  CO. 
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CRYSTAL  EDGE  MICA  DIAPHRAGMS 

MLet  us  send  you  samples  today  of  our  diaphragms 
and  you  will  readily  understand  why  the  best  talk- 
ing machines  are  equipped  with  Crystal  Edge  Mica 
diaphragms  exclusively. 

We  use  only  the  very  finest  selected  mica,  the  best 
diaphragm  material  in  the  world.  To  insure  a 
supply  for  the  holiday  trade  place  your  orders 
immediately. 

PHONOGRAPH  APPLIANCE  CO.,  109  West  Broadway,  NEW  YORK 


I 

c 
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ADD  TO  COMPANY'S  SALES  STAFF 


Roy  J.  Keith,  general  manager  of  the  New 
York  Talking  Machine  Co.,  New  York.,  Victor 
distributor,  has  just  announced  the  addition  to 
the  company's  sales  staff  of  George  H.  Deacon, 
who  will  travel  through  Pennsylvania  and  New 
York  States  and  co-operate  with  Victor  dealers 
in  this  territory. 

Mr.  Deacon  was  for  some  time  secretary  and 


G.  H.  Deacon  F.  S.  Stewart 

director  of  the  American  Underwriters,  Inc.,  of 
Scranton,  Pa.,  and  he  was  also  formerly  treas- 
urer of  the  Blue  Ribbon  Orchards,  Inc.,  a  well- 
known  concern  with  headquarters  at  Roanoke. 
He  therefore  brings  to  his  new  post  a  thorough 
business  and  industrial  experience  which  should 
enable  him  to  render  efficient  service  to  Victor 
dealers. 

As  mentioned  in  last  month's  World,  Fred  S. 
Stewart  is  another  recent  addition  to  the  com- 
pany's sales  staff.  Mr.  Stewart  will  visit  the 
dealers  in  New  England.  For  many  years  he 
was  associated  with  Joseph  W.  Stern  &  Co., 
music  publishers,  and  his  entire  training  has 
been  in  musical  spheres. 


IN.  P.  FOSTER  NOW  ARMY  CAPTAIN 

Son  of  Percy  S.  Foster,  Weil-Known  in  Piano 
Trade,  Attached  to  Quartermaster's  Corps  and 
at  Present  Serving  at  Frankfort  Arsenal 


Washington,  D.  C,  October  8— One  of  the 
Washington  boys  who  is  now  engaged  in  im- 
portant military  work  for  the  Government  is 
Capt.  Norman  Percy  Foster,  son  of  Percy  S. 
Foster,  secretary  of  the  National  Association 
of  Piano  Merchants,  and  manager  of  the  local 
store  of  Wm.  Knabe  &  Co. 

Capt.  Foster  attended  the  Plattsburg  Train- 
ing Camp  in  1916  and  took  his  Army  examina- 
tion at  Philadelphia  in  January  of  this  year, 
receiving  a  commission  as  captain  in  the  Quar- 
termaster's Corps  in  February.  He  is  now  serv- 
ing as  assistant  to  the  Depot  Quartermaster  at 
the  Frankfort  Arsenal,  Philadelphia. 

Capt.  Foster,  who  is  twenty-two  years  old, 
received  his  education  in  the  public  schools  and 
high  schools  in  Washington,  and  then  went  to 
Columbia  University.  After  one  year  there  he 
went  to  Amherst,  where  he  got  his  bachelor's 
degree.  He  is  a  member  of  the  Theta  Delta 
Chi.  Before  joining  the  service  Mr.  Foster 
was  for  some  time  connected  with  the  Educa- 
tional Department  of  the  Victor  Talking  Ma- 
chine Co. 


PLACE  NEW  MOTOR  ON  MARKET 

Latest  Product  of  Leonard  Markels  Described — 
Important  Additions  to  Productive  Staff — 
To  Open  Service  Branch  in  Chicago 


Leonard  Markels,  New  York,  well-known 
manufacturer  of  talking  machine  motors,  tone 
arms,  etc.,  has  just  placed  on  the  market  a  new 
motor  designated  as  the  Markels  Motor  M-3. 
This  motor,  which  has  a  number  of  special 
features,  has  won  considerable  praise  from 
visitors  at  the  Markels  factory,  and  judging 
from  the  orders  that  have  already  been  received 
the  M-3  will  soon  equal  in  popularity  the  "But- 
terfly" and  M-2  motors  produced  by  the  house 
of  Markels. 

The  M-3  motor  is  somewhat  similar  to  the 
Markels  M-2  motor,  which  is  one  of  the  most 
popular  motors  on  the  market.  The  M-3,  how- 
ever, is  built  more  strongly  and  ruggedly  and 
has  a  number  of  important  improvements  that 
make  it  a  welcome  addition  to  the  Markels  line. 
The  M-3  is  a  double  spring  motor  and  has  a 
cast-iron  frame.  It  has  brass  bearings,  bakelite 
intermediate  gears,  and  a  special  improved  ad- 
justment on  the  turn-table  shaft  bearing.  This 
motor  plays  three  full  ten-inch  records  with  one 
winding  and  is  unqualifiedly  guaranteed  as  to 
workmanship  and  construction. 

In  order  to  handle  his  fast  increasing  busi- 
ness, Mr.  Markels  recently  arranged  for  the 
installation  of  several  new  machines  and  other 
additional  machinery  is  now  en  route  to  New 
York.  At  the  present  time  there  are  more  men 
employed  at  the  Markels  factory  than  ever  be- 
fore and  this  is  necessary  because  of  the  fact 
that  the  house  is  closing  the  biggest  domestic 
business  in  its  history  and  in  addition  is  taking 
care  of  a  large  export  trade. 

Louis  Silverman,  well  known  in  the  talking 


machine  trade  and  connected  with  the  industry 
for  many  years,  has  been  appointed  a  repre- 
sentative for  the  Markels  product  with  head- 
quarters in  Philadelphia.  Mr.  Silverman  will 
visit  the  manufacturers  in  this  territory  and 
co-operate  with  them  in  every  possible  way. 

There  has  also  been  added  to  the  Markels 
staff  an  expert  mechanic  and  a  thoroughly  prac- 
tical engineer  who  is  visiting  the  manufacturers 
in  New  York  and  surrounding  territory  with  the 
idea  of  rendering  them  technical  and  practical 
service. 

D.  R.  Doctorow,  credit  and  sales  manager, 
will  leave  for  Chicago  in  a  few  days  to  establish 
a  service  branch  in  that  city.  Mr.  Doctorow 
recently  spent  some  time  in  Toronto,  where  he 
made  arrangements  to  take  care  of  the  Markels 
business  in  Canada  which  has  increased  three- 
fold during  the  past  year.  He  states  that  the 
Canadian  manufacturers  are  well  pleased  with 
the  Markels  products,  particularly  the  new 
"Butterfly"  motor,  which  is  being  given  a  hearty 
welcome  everywhere. 

There  was  recently  added  to  the  Markels 
executive  staff  a  production  manager  who  is 
assisting  Mr.  Markels  in  this  important  branch 
of  the  business.  Mr.  Markels  has  been  devoting 
considerable  time  lately  to  his  experimental 
laboratory  and  he  expects  to  announce  several 
new  inventions  in  the  near  future  which  should 
prove  interesting  to  the  members  of  the  talk- 
ing machine  industry. 


R.  F.  BOLTON  WINS  PRIZE 

District  Manager  for  New  York  and  New  Eng- 
land Gets  President  Whitten's  Prize 


Frank  K.  Pennington,  assistant  sales  manager 
of  the  Columbia  Graphophone  Co.,  New  York, 
announced  this  week  that  the  winner  of  the 
President  Whitten  district  manager's  cup  for 
the  month  of  August  was  R.  F.  Bolton,  district 
manager  of  New  York  and  New  England.  The 
branch  that  contributed  principally  to  Mr.  Bol- 
ton's victory  was  the  Boston  branch,  Fred  E. 
Mann,  manager,  and  the  cup  will  therefore  re- 
main in  the  possession  of  this  branch  for  a 
month. 

Fred  A.  Denison,  Pacific  Coast  manager,  was 
the  winner  of  the  cup  during  June  and  July, 
and  as  the  permanent  possession  of  the  trophy 
necessitates  a  victory  during  three  months,  the 
competition  for  the  cup  is  becoming  keener 
every  day.  The  winners  of  the  five  additional 
salesman  cups  for  the  month  of  August  will  be 
announced  next  week.  These  cups  have  also 
been  donated  by  President  Whitten. 


wm  The  INVINCIBLE 


A  NEW  AND  BETTER 
^=SOUND-BOX^= 

^  Plays  all  makes  of  records. 

^  Pure,  clear  and  sweet  tone. 

^1  Stylus  is  suspended  by  two  steel 
needle  points,  eliminating  friction  and 
rattle. 

1§  Constructed  to  give  service  and  abso- 
lutely guaranteed. 

^1  No  superfluous  parts,  and  production 
is  uniform — no  seconds. 

Write  Today  for  Samples  and  Prices 

New  Jersey  Reproducer  Co. 

10  Oliver  Street  NEWARK,  N.  J. 
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THREE  PER  CENT.  EXCISE  TAX  ON  MACHINES  AND  RECORDS 


War  Revenue  Act  Places  New  Burden  on  Talk 
Stock  on  Hand,  But  Jobbers  and  Manufactur 
on  Original  Draft  of  Bill — Some  of  the  Feat 


ing  Machine  Industry — Retailers  Escape  Tax  on 
ers  Must  Pay — Finished  Law  Great  Improvement 
ures  of  Direct  Importance  to  Trade 


After  months  of  debate  and  numerous  con- 
ferences and  hearings,  during  which  business 
men  in  all  lines  were  kept  on  the  anxious  seat, 
the  War  Revenue  bill,  as  agreed  upon  by  the 
Senate  and  the  House  conferees,  was  made  pub- 
lic and  became  a  law  on  October  3,  when  it  was 
signed  by -President  Wilson. 

Although  the  talking  machine  trade  through 
personal  and  organization  representatives  made 
a  strong  fight  to  prevent  discrimination  against 
the  trade,  the  completed  law  carries  with  it 
an  excise  tax  of  3  per  cent,  on  graphophones, 
phonographs,  talking  machines  and  records  used 
in  connection  therewith.  Although  it  is  to  be 
regretted  that  the  talking  machine  trade  was 
selected  as  one  of  the  very  few  industries  to 
pay  a  special  excise  tax,  the  final  bill  is  to  be 
looked  on  as  a  victory  for  the  trade  interests 
in  a  certain  sense,  for  the  original  draft  of  the 
bill  provided  for  a  5  per  cent,  excise  tax,  which 
was  to  be  retroactive.  The  law  as  it  now  stands 
is  not  retroactive,  and  tax  liability  begins  on 
October  4,  the  day  following  the  signing  of 
the  bill.  The  portion  of  the  bill  that  is  of  par- 
ticular interest  to  the  trade  is  Section  600  and 
reads  in  part  as  follows:  "That  there  shall  be 
levied,  assessed,  collected  and  paid  (b)  upon 
piano  players,  graphophones,  phonographs,  talk- 
ing machines,  and  records  used  in  connection 
with  any  musical  instrument,  piano  player, 
graphophone,  or  talking  machine  sold  by  the 
manufacturer,  producer,  or  importer,  a  tax 
equivalent  to  3  percentum  of  the  price  for  which 
so  sold." 

A  pleasing  feature  of  the  law  lies  in  the  pro- 
visions made  for  the  collection  of  the  tax,  which 
provide  that  the  stock  in  the  warerooms  of 
the  retailer  at  the  time  the  law  becomes  effective 
shall  not  be  subject  to  tax  unless  the  retailer 
is  also  a  wholesaler  or  manufacturer.  In  the 
original  draft  of  the  bill  retail  stocks  were  also 
to  pay  the  proposed  tax  of  5  per  cent. 

The  bill  also  provides  that  where  articles  were 
sold  and  delivered  prior  to  May  9,  1917,  and 
the  title  is  reserved  in  the  vendor  as  security 
for  the  payment  of  the  purchase  money,  no 
tax  will  be  collected  which  may  be  accepted  as 
applying  to  instruments  placed  on  consignment 
prior  to  that  date. 

Another,  and  a  most  important  feature  of  the 
bill  is  that  it  is  not  retroactive  as  had  been 
planned  in  the  first  draft  of  the  measure.  The 
provisions  for  the  assessment  and  collection  of 
the  special  excise  taxes  are  set  forth  in  section 
602  of  the  bill,  as  follows: 

"Section  602.  That  each  manufacturer,  pro- 
ducer, or  importer  of  any  of  the  articles 
enumerated  in  section  601  shall  make  monthly 
returns  under  oath  in  duplicate  and  pay  the 
taxes  imposed  on  such  articles  by  this  title  to 
the  collector  of  internal  revenue  for  the  district 
in  which  is  located  the  principal  place  of  busi- 
ness. Such  returns  shall  contain  such  informa- 
tion and  be  made  at  such  times  and  in  such 
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manner  as  the  Commissioner  of  Internal  Rev- 
enue, with  the  approval  of  the  Secretary  of  the 
Treasury,  may  by  regulations  prescribe. 

"That  upon  all  articles  enumerated  in  sub- 
divisions above  which  on  the  day  this  act  was 
passed  are  held  and  intended  for  sale  by  any 
person,  corporation,  partnership  or  association 
other  than  a  retailer  who  is  not  also  a  whole- 
saler or  the  manufacturer,  producer,  or  im- 
porter thereof  there  shall  be  levied,  assessed, 
collected  and  paid  a  tax  equivalent  to  one-half 
of  the  tax  imposed  by  each  such  subdivision 
upon  the  scale  of  the  articles  therein  enumer- 
ated. This  tax  shall  be  paid  by  the  person, 
corporation,  partnership  or  association  so  hold- 
ing such  articles. 

"The  taxes  imposed  by  this  section  shall  be 
assessed,  collected,  and  paid  in  the  same  manner 
as  provided  in  section  1002  in  the  case  of  addi- 
tional taxes  upon  articles  upon  which  the  tax 
imposed  by  existing  law  has  been  paid. 

"Nothing  in  this  section  shall  be  construed  to 
impose  a  tax  upon  articles  sold  and  delivered 
prior  to  May  9,  1917,  where  the  title  is  reserved 
in  the  vendor  as  security  for  the  payment  of 
the  purchase  money." 

The  actual  provisions  made  for  the  collec- 
tion of  the  tax  are  set  forth  in  the  law  as  fol- 
lows: 

"That  where  additional  taxes  are  imposed  by 
this  act  upon  articles  or  commodities,  upon 
which  the  tax  imposed  by  existing  law  has  been 
paid,  the  person,  corporation,  partnership,  or  as- 
sociation required  by  this  act  to  pay  the  tax 
shall,  within  thirty  days  after  its  enactment, 
make  return  under  oath  in  such  form,  and  under 
such  regulations  as  the  Commissioner  of  Inter- 
nal Revenue,  with  the  approval  of  the  Secretary 
of  the  Treasury,  shall  prescribe.  Payment  of 
the  tax  shown  to  be  due  may  be  extended  to  a 
date  not  exceeding  six  months  from  the  enact- 
ment of  this  act,  upon  the  filing  of  a  bond  in 
such  form  and  amount  and  with  such  sureties 
as  the  Commissioner  of  Internal  Revenue,  with 
the  approval  of  the  Secretary  of  the  Treasury, 
may  prescribe." 

The  part  of  the  new  tax  bill  that  is  liable 
to  cause  most  trouble  for  the  trade  is  section 
602  covering  what  is  known  as  the  "floor  tax." 
On  certain  classes  of  commodities  and  includ- 
ing graphophones,  talking  machines,  phono- 
graphs and  records,  the  taxes  upon  articles  held 
in  storage,  not  by  manufacturers  but  by  whole- 
sale dealers  or  jobbers  will  not  under  the 
present  interpretation  affect  the  retailer  who 
is'  not  also  a  jobber  or  wholesaler.  The  rate 
of  this  "floor  tax"  is  per  cent.,  and  is  pay- 
able upon  all  instruments  and  records  in  stock 
on  October  4,  1917.  Within  thirty  days  of  that 
date  every  jobber  or  wholesaler  must  file  with 
the  Collector  of  Internal  Revenue  "a  true  and 
correct  inventory  under  oath  of  the  goods  in 
his  possession,  subject  to  this  extra  tax." 

Attached  to  the  inventory  must  be  a  synopsis 


(THE  PERFECTION  BALL  BEARING 
TONE  ARM  is  a  patented  mechanism.  The 
ball  bearing  swivel  idea  is  our  origination  so 
therefore  all  manufacturers  of  ball  bearing 
tone  arms  are  cautioned  against  infringing  this 
patent.) 


Our  new  model  "  PERFECTION  " 
BALL    BEARING    TONE  ARM 
AND   REPRODUCER.  No.  4,  has 
proven  to  be  a  phenomenal  success  as 
more  than  half  of  the  Edison  dealers  in 
the  country  and   many  who  sell  other 
makes  of  machines  as  well  are  promoting 
the  exclusive  sale  of  this  newly  improved 
accessory.    Almost  25,000  sets  are  now 
in  use  and  giving  excellent  satisfaction  to  the 
owners  of  Edison  Disc  machines.    For  playing 
lateral  cut  records  on  all  types  of  Edison  Disc 
machines  this  accessory  has  proven  to  be  un- 
equaled,   both   mechanically    and  scientifically. 
All  phonograph  dealers  should  carry  a  quantity 
in  stock.     It  helps  the  Edison  dealer  to  sell 
machines  and  when  shown  to  owners  of  Edison  Disc  machines  by  dealers  who 
handle  lateral  cut  records,  it  will  be  the  means  of  creating  a  new  demand  for 
steel  needle  records.    Prices  quoted  on  application. 

NEW  ENGLAND  TALKING  MACHINE  CO. 


of  the  inventory  and  a  statement  of  the  amount 
of  tax  to  be  paid  on  goods  covered  by  the  in- 
ventory. The  Bureau  of  Internal  Revenue  will 
in  turn  check  up  the  figures  to  insure  that  they 
are  full  and  correct.  In  ordinary  cases  the  tax 
will  be  paid  when  the  business  man  makes  his 
returns,  but  in  cases  where  there  is  a  dispute, 
the  payment  of  the  tax  may  be  deferred  for 
some  months  upon  the  taxpayer  giving  bond. 


SCORES  BIG  SUCCESS  WITH  EXHIBIT 

How  Henry  Rau  Figured  Big  With  the  Victor 
at  the  People's  Palace,  Jersey  City 


Henry  Rau,  110  Monticello  avenue,  Jersey 
City,  N.  J.,  exclusive  Victor  dealer,  recently  par- 
ticipated in  a  Manufacturers'  and  Merchants' 
Exhibit  held  at  the  People's  Palace,  that  city. 
This  exhibit  was  a  tremendous  success,  more 
than  6,000  people  being  in  attendance  during  the 
three  nights. 

Mr.  Rau  secured  permission  to  place  his  ex- 
hibit on  the  stage,  and  as  a  result  of  his  pro- 
gressiveness  the  Rau  booth  was  the  most  pop- 
ular in  the  Palace.  Included  in  his  display 
was  the  first  model  of  the  Victor  horn  machine 
alongside  of  which  was  placed  the  Victrola  XVII 
electric  in  American  walnut,  one  of  the  latest 
Victor  creations. 

Working  in  conjunction  with  J.  J.  Davin, 
of  the  traveling  staff  of  the  New  York  Talking 
Machine  Co.,  Mr.  Rau  engaged  the  services  of 
the  Hawaiian  Troupe,  which  plays  at  the  Bilt- 
more  Hotel  and  which  records  for  the  Victor 
library.  This  troupe  gives  informal  concerts 
and  also  furnished  the  music  for  a  ball  that  Mr. 
Rau  conducted  for  the  exhibitors  at  the  close 
of  the  exhibit.  Mr.  Rau  secured  splendid  pub- 
licity from  this  exhibition,  which  well  repaid 
the  time  and  attention  that  he  bestowed  upon 
his  booth. 


DOUBLE  SHIFT  AT  STEWART  PLANT 


Demand  for  the  Stewart  Machines  and  Particu- 
larly the  Military  Model  Results  in  Keeping 
Big  Factory  Rushed  to  Limit 


Chicago,  III.,  October  6. — During  the  past 
month  the  Stewart  Phonograph  Corp.  of  Chi- 
cago has  instituted  two  shifts  in  its  large  plant 
on  Diversey  street.  The  normal  demand  for' 
the  Stewart  machine  has  kept  the  plant  busy, 
but  the  increased  orders  due  to  the  fall  rush 
and  the  coming  holiday  season  have  necessi- 
tated emergency  action. 

"Dealers  throughout  the  country  are  realizing 
the  fact  that  outside  of  the  sale  of  their  cabinet 
machines  there  is  an  additional  field  of  buyers 
opened  up  through  the  comparatively  inexpen- 
sive Stewart  machines."  This  is  the  way  one 
of  the  executives  in  the  Stewart  organization 
accounts  for  the  rapidly  growing  popularity  of 
Stewart  talking  machines.  The  same  executive 
went  on  to  say,  "As  far  as  our  latest  portable 
model  is  concerned,  our  new  Military  Model, 
we  have  been  cleared  out  of  even  samples.  You 
can  easily  see  why  we  are  now  operating  under 
two  shifts." 


REPORTS  INCREASED  BUSINESS 

Fred'k  J.  Bauer,  distributor  of  the  Domestic 
phonograph,  reports  greatly  increasing  business 
activity  in  his  territory  which  embraces  New 
York  and  adjacent  territory.  The  new  floor 
model  of  this  phonograph  is  proving  very  pop- 
ular amona  his  dealers. 


The  Harding  Jewelry  Co.  has  purchased  the 
bankrupt  stock  of  the  H.  A.  Trigg  Music  Co., 
including  pianos,  talking  machines  and  musical 
instruments  of  all  kinds,  and  will  open  a  new 
music  department  in  the  store. 


16  BEACH  STREET 
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BOSTON,  MASS.  1 
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Any  one  to  ihrer  lines  of  leu«-rin*i  glinted  m  gold  lacr. 
Size  not  to  exceed  ''*»"  x  V-i".  Special  size,  brush  and 
directions   included   with   order.      Any  dealer  can  apply. 

GLOBE  DECAI.COMANIE  CO.      JERSEY  CITY,  N.  J. 
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When  cool  weather  keeps  people  indoors 
they  begin  to  think  of  that  Columbia  Grafo- 
nola.  The  one  they're  thinking  of  may  be 
in  your  store.  Don't  let  them  stop  thinking. 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


MONTANA  EDISON  DEALERS  MEET 


Edison  Officials  Attend  Convention  Held  This 
Week  at  Helena — Tone  Test  and  Banquet 
Among  the  Features — Harrison  Durant  Talks 


Helena,  Mont.,  October  6. — The  Edison  Dealers' 
Convention  opened  on  September  26  and  proved, 
a  most  enthusiastic  gathering.  At  the  first 
session  an  interesting  series  of  business  ques- 
tions were  discussed  by  all  hands.  Chas.  W. 
Burgess  delivered  a  personal  message  from 
Thos.  A.  Edison,  and  incidentally  acted  as 
leader  in  carrying  out  the  program.  Duncan 
Lawson  also  gave  some  interesting  information 
to  the  dealers  regarding  the  care  and  upkeep 
of  phonographs.  In  the  afternoon  the  visiting 
dealers  attended  the  State  Fair  in  a  body. 

In  the  evening  a  big  banquet  was  held  where 
good  fellowship  was  the  dominating  feature. 
Christine  Miller  was  the  star  of  the  evening 
and  sang  delightfully.  Mr.  Burgess  acted  as 
toastmaster  and  introduced  Harrison  Durant, 
financial  supervisor  of  Thos.  A.  Edison,  Inc., 
who  came  direct  from  Orange  to  make  an  ad- 
dress. Mr.  Durant  in  his  speech  made  a  plea 
for  closer  co-operation  between  dealers  and 
the  factory  and  urged  that  the  latter  take  more 
advantage  of  the  sales  and  advertising  helps 
that  were  offered  them.  He  drew  a  bright 
future  of  the  Edison  business  and  emphasized 
particularly  the  necessity  of  the  dealer  looking 
after  his  ability  to  finance  his  business  if  he 
contemplated  making  a  success  and  expanding 
it.  He  also  emphasized  the  necessity  of  secur- 
ing interest  on  all  time  payments. 


AN  OPPORTUNITY 

for  YOU 

THE  MILLIONS  THAT  ARE  TO  GO 
TO  FRANCE  must  KNOW  MILITARY 
FRENCH—AT  LEAST 

THE  QUICKEST  WAY  IS  THE 


Also 

a 

Chance 
to  Sell 
More 
Machines 


CORTINA 

FRENCH  AND  ENGLISH 

MIL! 


Spoken 


An  authoritative  Military  Manual  containing  a  foreword 
by  Major-Gen.  Leonard  Wood 

WITH  TWENTY  PHONOGRAPH  RECORDS  (10-12" 
double  face  discs).  Send  for  full  information.  Advertising  matter, 
military  poster-hangers  free. 

Also  Spanish,  Italian,  german,  and  English 
and  French  for  Spaniards 

CORTINA  ACADEMY  OF  LANGUAGES 

12  East  46th  Street.  New  York 


5 Reasons 
why  the 


He  also  explained  the  relations  that  the  dealer 
should  establish  with  his  bank  and  pointed  out 
that  for  the  dealer  to  be  able  to  borrow  from 
his  bank  was  a  sign  of  strength  rather  than  of 
weakness.  In  closing  his  address  Mr.  Durant 
said  in  part: 

"We  are  entering  the  age  of  short  credit. 
Your  butcher  and  your  grocer  no  longer  wel- 
come the  professional  slow-payer.  Your  doctor 
is  no  longer  satisfied  to  send  you  a  bill  once  a 
year.  Everybody  is  demanding  cash.  For  this 
very  reason  the  merchant  who  can  make  bank- 
ing arrangements  to  extend  long  credit  to  his 
customers  is  going  to  get  the  business.  .  His 
ability  to  extend  such  credit  depends  entirely 
upon  those  banking  facilities.  It  is  true  that 
for  a  time  he  can  draw  on  his  personal  re- 
sources, but  these  must  necessarily  be  limited. 
He  cannot  borrow  money  from  his  bank  on  his 
phonograph  bills  receivable  unless  he  puts  them 
in  such  shape  as  will  make  satisfactory  col- 
lateral.   We  are  confident  that  any  dealer  who 

will  follow  our  ad-   

vice  can  obtain  - 
banking  facilities  to 
meet  the  demands 
of  his  instalment 
business,  and  if  you 
are  unhampered  in 
your  instalment  sales 
you  can  meet  your 
competitor  down  the 
street.  Not  that  we 
advocate  meeting 
competition  with 
long  instalment 
terms,  it  isn't  neces- 
sary with  the  New 
Edison,  but  we  do 
know  that  under  the 
present  existing 
conditions  in  the 
money  market,  the 
dealer  who  is  able 
to  quote  advanta- 
geous terms  is 
bound  to  be  in  a 
very  enviable  posi- 
tion when  other 
merchants  have  the 
big  word  Cash  star- 
ing them  in  the 
face." 

One  of  the  inter- 
esting features  at 
the  session  was  a 
sales  demonstration 
by  Chas.  W.  Bur- 
gess, followed  by 
an  open  discussion. 
In  the  evening  a 
tone  test  was 
given  by  Christine 
Miller,  assisted  by 
Arthur  Walsh,  vio- 
linist, and  the  af- 
fair served  to  fill 
the  auditorium. 


TO  RECORD  FOR/THE  IMPERIAL  CO. 

The  Imperial  Talking  Machine  Co.  an- 
nounced this  week  that  Mile.  Eva  Leoni  had 
been  engaged  to  record  exclusively  for  the  Im- 
perial record  library.  Mile.  Leoni  visited  the 
Imperial  record  laboratories  this  week  and 
made  a  number  of  records  which  will  be  is- 
sued shortly. 

This  artist  has  appeared  with  a  number  of 
operatic  companies  abroad,  including  Buenos 
Aires,  Rome,  Genoa  arid  other  cities.  She  ar- 
rived in  New  York  recently  to  accept  an  en- 
gagement with  the  Metropolitan  Opera  Co. 
and  will  appear  in  the  Metropolitan  Opera 
House  this  season.  She  is  a  coloratura  so- 
prano, and  her  records  will  be  a  welcome  ad- 
dition to  the  Imperial  library. 


The  Romey  Furniture  Co.,  Richmond,  Ind., 
who  handle  the  Brunswick  phonograph,  have 
arranged  to  enlarge  their  talking  machine  de- 
partment. 
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attachment  is  a  % 


THE  DUO-TONE  phonograph  recorder  is  the  final  refinement 
for  all  machines  using  a  non-permanent  needle.  A  simple,  j 
compact  bracket  containing  one  loud  and  one  soft  Tungsten 
needle — an  attachment  which  can  be  inserted  into  the  needle 
holder  of  any  standard  machine — the  DUO-TONE  is  a  practical 
talking  machine  necessity  for  the  following  reasons: 

J  Loud  or  Soft  Without  Changing  Needles.  With  the 
*  DUO-TONE,  one  can  play  records  requiring  loud  needles 
as  well  as  those  best  played  with  a  soft  needle  without  the  in- 
convenience of  removing  needles  after  each  record. 

O  From  100  to  300  Records  Per  Needle.  Everyone  knows 
the  better  wearing  qualities  of  the  Tungsten.  Few,  how- 
ever, know  that  these  needles  should  be  worn  down  on  one 
aide  only  to  get  best  results.  The  DUO-TONE  makes  this 
possible  for  both  loud  and  soft  records. 

O  Easy  Inter  changeability.    If  desired  to  change  to  steel 
or  fibre  needles,  merely  remove  the  DUO-TONE  attach- 
ment from  the  needle-holder. 

A  Economy — Convenience.    Every  phonograph  user  knows 
the  greater  economy  of  the  Tungsten  needle.    The  DUO- 
TONE,  therefore,  insures  this  economy  plus  the  convenience 
of  no  needle  changes! 

C  SI- 00  Is  All  the  DUO-TONE  Costs.   And  this  includes 
a  set  of  loud  and  soft  Tungsten  needles.  Atthisremarkably 
low  price,  every  phonograph  owner  is  a  possible  buyer. 

TVaal I    This  is  a  most  attractive  opportunity  for  you. 
J-JctHcrS  •    Write  or  wire  us  at  once  for  our  descriptive 
— folder  and  details  onourdealer'sproposition. 

The  Duo-Tone  Company,  Ansonia,  Conn. 
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LOS  ANGELES  BUSY  PREPARING  FOR  HEAVY  FALL  TRADE 

Overcoming   Freight  Delays  by   Ordering  Early— Needle  Shortage  Causes  Worry— Collecting 
Records  for  the  Soldiers— How  the  Various  Lines  Are  Being  Featured 


Los  Angeles,  Cal.,  October  4. — There  is  great 
activity  showing  in  the  talking  machine  line 
just  at  present  and  both  wholesale  and  retail 
dealers  are  preparing  for  the  biggest  fall  trade 
in  the  history  of  Los  Angeles.  Owing  to  the 
uncertainty  of  the  freight  situation  local  dealers 
are  buying  goods  in  large  quantities  for  fear 
that  the  embargo  might  go  on  any  day.  The 
needle  situation  is  as  bad  as  ever  and  from 
indications  will  not  get  any  better  for  some 
time.  More  people  are  using  the  Tungs-Tone 
and  Fibre  needles  than  ever  before. 

The  Army  and  Navy  model  of  the  Edison 
Diamond  Disc  has  arrived  and  is  creating  quite 
a  sensation  among  both  soldiers  and  civilians. 
This  is  certainly  a  sturdy  model  and  looks  as 
if  it  could  stand  some  really  rough  usage. 

A  great  many  people  are  bringing  in  records 
to  be  given  to  the  soldiers  at  the  different  camps. 
So  many  persons  have  a  large  number  of  rec- 
ords on  hand  that  they  have  grown  tired  of 
and  of  course  are  of  no  further  use  to  them. 
These  will  be  appreciated  by  the  soldier  boys 
in  their  camps  and  will  help  to  while  away  their 
spare  time.  Many  machines  have  also  been 
given  to  the  boys  by  friends  and  relatives. 

O.  A.  Lovejoy,  manager  for  the  Diamond  Disc 
Distributing  Co.,  has  just  returned  from  a  two 
weeks'  vacation.  Mr.  Lovejoy  spent  several 
days  in  the  vicinity  of  Oxnard,  Cal.,  hunting 
deer  and  fishing. 

Ralph  Salyer,  formerly  with  the  Southern 
California  Music  Co.,  has  accepted  the  position 
of  manager  of  the  talking  machine  department 
for  the  Starr  Piano  Co.,  on  South  Hill  street. 

R.  B.  Kirkpatrick,  the  factory  representative 
from  the  Victor  Talking  Machine  Co.,  is  in 
the  city  getting  acquainted  with  the  local  Victor 
dealers.  Mr.  Kirkpatrick  is  taking  the  place 
of  W.  G.  Garland,  who  has  joined  the  Army. 

Earl  Dible,  with  the  Fitzgerald  Music  Co., 
727-729  South  Hill  street,  exclusive  Edison  Dia- 
mond Disc  dealers,  is  making  a  great  campaign 
in  that  line  and  has  been  placing  a  large  num- 
ber of  machines  during  the  last  two  or  three 
months.  Mr.  Dible  was  formerly  with  the 
Southern  California  Music  Co.,  San  Diego,  Cal. 

The  Piatt  Music  Co.  is  moving  from  West 
Seventh  street  to  their  new  location,  Broadway, 
between  Sixth  and  Seventh.  They  will  occupy 
the  ground  and  first  floors.  This  will  give  them 
a  very  neat  and  tasty  store  in  a  good  location. 
The  Piatt  Co.  are  exclusive  Columbia  dealers. 

The  Andrews  Music  Co.,  of  350  South  Broad- 
way, did  a  fine  business  in  September.  Irving 
Andrews  says  they  are  entirely  out  of  the  Vic- 
trola  XIV  and  have  sold  even  all  of  the  old 
models  of  that  design.  Mr.  Andrews'  looks  for 
a  banner  trade  this  fall. 

Chas.  Ruggles,  local  manager  for  Sherman, 
Clay  &  Co.,  Victor  jobbers,  is  busy  getting  ready 
for  the  Christmas  rush.  Mr.  Ruggles  has  been 
getting  his  stock  the  last  two  months  in  very 
good  time  but  on  account  of  the  immense  num- 
ber of  back  orders  on  his  books  his  stock  is 


BUY  YOUR 

SAPPHIRE  NEEDLES 

WHILE  PRICES  ARE  LOW 

Prices  are  advancing  rapidly  on  jewel 
points,  so  stock  up  today.  We  have 
a  tremendous  stock  of  needles  at  low 
prices,  and  can  guarantee  immediate 
delivery. 

Supertone  supplies  are  made  right  and 
are  the  ideal  needles  for  securing  good 
music. 

Don't  delay  but  write  today  for  prices 

Supertone  Talking  Machine  Co. 

18  West  20th  Street  NEW  YORK 


kept  depleted;  in  fact,  he  says  that  it  hardly 
seems  necessary  to  bring  it  to  the  stockrooms 
as  it  goes  out  at  once.  He  experiences  the  most 
difficulty  in  getting  XIV's;  in  fact,  he  finds  it 
almost  impossible  to  get  any  at  all  and  doesn't 
know  just  when  his  next  shipment  will  arrive. 

The  .  Southern  California  Music  Co.  is  the 
manufacturers'  agents  for  the  new  Rolando 
Push  Button  Cabinets.  This  cabinet  is  made  in 
several  designs  intended  to  fit  any  make  or 
model  of  machine.  One  especially  fine  design 
is  the  one  built  for  the  "Edison  Diamond  Disc 
Model  A100,  which  just  fills  the  space  left  un- 
der the  machine.  This  cabinet  is  built  in  Los 
Angeles,  Cal.,  for  the  Southern  California  Music 
Co.,  and  is  very  simple  in  construction  and  easy 
to  operate.  The  Rolando  takes  all  makes  and 
sizes  of  records  up  to  and  including  the  12-inch. 

Robert  Cockburn,  of  the  Birkel  Music  Co., 
and  Miss  Honorina  Biscailuz,  formerly  with  the 
Wiley  B.  Allen  Co.,  were  married  last  month. 
Both  have  been  in  the  talking  machine  business 
for  some  time  and  their  many  friends  wish  them 
good  luck.  Mr.  and  Mrs.  Cockburn  will  reside 
in  the  southwestern  bungalow  district. 

The  Bartlett  Music  Co.,  for  many  years  op- 
posite the  City  Hall  on  Broadway,  are  moving 
to  their  new  location  at  Seventh  and  Hill.  They 
are  fitting  up  a  large  and  commodious  talking 
machine  department,  which  will  be  in  charge  of 
Frank  Salyer.  The  Bartlett  Music  Co.  is  ex- 
clusive Columbia  dealer. 

A  review  of  the  Los  Angeles  schools  shows 
that  there  are  over  two  hundred,  and  out  of 
this  number  at  least  two-thirds  of  them  use  the 
talking  machine  in  music  appreciation.  This  is 
a  wonderful  showing  and  shows  what  a  remark- 
able grip  the  "talker"  has  in  an  educational  way. 
Miss  Katherine  Stone,  the  musical  supervisor 
for  the  grammar  grades,  deserves  a  great  deal 


PHONO  RECORD  HOLDERS 

are  needed  in  every  home  to  find  records  without 
vexation.  They  show  the  contents  on  the  index 
and  are  cloth-bound  on  the  edges.  Indexos  are 
made  in  io  and  12  inch  and  retail  at  $1.75  resp. 
$2.00  per  doz.    We  solicit  your  business. 

Indexo  Phono.  Record  File  Co. 

16  Wooster  Street,  New  York 


of  credit  for  this,  for  it  was  largely  through  her 
efforts  that  the  original  prejudice  against  the 
talking  machines  in  the  schools  was  removed. 
Through  Miss  Stone's  untiring  zeal  the  school 
board  has  installed  a  central  library  of  records 
open  to  all  the  grades  where  records  can  be 
taken  out  and  kept  for  one  week. 
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PERFECT 
LIGHT 


PROTECTS 
RECORDS 


Instantly  Attached  to  all  Standard  Makes  of  Machines 

Has  met  with  instantaneous  approval  wherever  demonstrated 

A  slight  turn  of  curved  lamp  arm  floods  record  and  top  of  machine  with  brilliant  light, 
eliminates  all  danger  of  scratching  records  and  makes  the  operation  of  machine  easy, 
safe,  and  positive  under  all  conditions. 

CONSTRUCTION  SUBSTANTIAL  AND  ACCURATE  —  Beautifully  finished  in  nickel 
plate  or  genuine  24-carat  gold  plate — Powerful  battery. 

RETAIL  PRICES :  $3.00  nickel  finish,  $3.50  gold  finish 

JOBBERS  AND  DEALERS— Our  liberal  discounts  allow  you  a  splendid  profit.  DISK- 
LITE  for  a  XMAS  gift!  Greatest  gift  proposition  ever  offered  the  talking  machine 
public.  Better  order  a  large  stock  now.  A  dealers'  sample — one  N.  F.  and  one  G.  F. 
light,  ready  for  attachment,  shipped  prepaid  for  $4.50. 


Patented  and  Manufactured  by 


DISK-LITE  MFG.  CO. 


Washington,  D.  C. 
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W.  L.  ECKHARDT  FORMS  PHILADELPHIA  PATHEPHONE  CO. 

Company  Headed  by  Prominent  Talking  Machine  Man  to  Act  as  Distributor  for  Pathe  Pathephones 
and  Records — Opens  Wholesale  Offices  and  Display  Rooms  in  Philadelphia 


Walter  L.  Eckhardt,  one  of  the  best  known 
members  of  the  talking  machine  trade  in  the 
East,  and  who  recently  resigned  as  district  man- 
ager of  the  Col  u  m  b  i  a 
Graphophone  Co.,  of  Phila- 
delphia, has  formed  a  new 
concern  which  will  be 
known  as  the  Philadelphia 
Pathephone  Co.  The  com- 
pany will  be  distributors  of 
Pathe  Pathephones  and 
Pathe  discs  in  Philadelphia 
territory.  The  company  has 
opened  wholesale  offices 
W.  L.  Eckhardt  and  sales  display  rooms  at 
1026  Chestnut  street,  Philadelphia,  Pa.,  and  in 
addition  to  acting  as  distributors  will  conduct 
at  this  address  one  of  the  most  attractive  retail 
warerooms  in  Philadelphia,  handling  the  Pathe 
line  exclusively. 

Mr.  Eckhardt  is  generally  recognized  in  east- 
ern talking  machine  circles  as  one  of  the  most 
successful  and  best  posted  members  of  the 
wholesale  division  of  the  industry.  He  was  con- 
nected with  the  Columbia  Graphophone  Co.  for 
many  years,  taking  charge  of  the  Philadelphia 
territory  in  1912  and  achieving  a  success  that 
has  won  him  well-deserved  recognition  through- 
out the  country. 

Mr.  Eckhardt  represents  the  modern  type  of 
aggressive  and  forceful  talking  machine  man 
who  knows  his  product  and  who  above,  all  ap- 
preciates and  understands  the  value  of  dealer 
co-operation.  He  is  popular  throughout  the 
trade  and  the  announcement  that  he  has  formed 
the  Philadelphia  Pathephone  Co.  will  be  a  wel- 
come one  to  his  many  friends  in  the  industry. 

In  a  chat  with  The  World,  Mr.  Eckhardt 
commented  as  follows  upon  his  acquisition  of 
the  Pathe  distributing  agency  in  Philadelphia: 
"The  Pathe  trade-mark,  which  is  well  known 
throughout  the  land,  in  conjunction  with  the 


distinctive  merits  of  the  Pathe  products,  is  a 
combination  that  appeals  to  me  from  a  mer- 
chant's standpoint  as  irresistible  and  I  deem 
myself  most  fortunate  in  being  given  an  op- 
portunity to  accept  the  distributing  agency  for 
these  products. 

"Service  will  be  the  keynote  of  our  estab- 
lishment and  we  intend  to  exercise  every  pos- 
sible means  towards  making  our  company  a 
leader  in  the  talking  machine  industry.  Each 
and  every  department  will  be  a  complete  unit, 
welding  together  a  thoroughly  efficient  organi- 
zation. I  want  to  thank  my  many  friends  in 
this  territory  for  the  co-operation  and  invalu- 
able assistance  they  have  given  me  during  the 
past  five  years  and  I  hope  that  I  will  continue 
to  merit  their  friendship  and  esteem." 

Mr.  Eckhardt  has  announced  the  appointment 
of  C.  S.  Tay  and  H.  A.  Pope  as  the  chief 
members  of  his  sales  organization.  They  are 
both  experienced  talking  machine  men  and  Mr. 
Tay  was  until  recently  assistant  manager  of  the 
Philadelphia  branch  of  the  Columbia  Grapho- 
phone Co. 

There  will  also  be  included  in  Mr.  Eckhardt's 
staff,  Hal  Dorian  and  C.  W.  Flood,  who  will 
visit  the  dealers  and  whose  previous  experi- 
ence and  training  well  qualify  them  to  co- 
operate with  the  merchants  in  Pennsylvania 
territory. 

When  The  World  was  advised  that  Mr.  Eck- 
hardt had  formed  the  Philadelphia  Pathephone 
Co.,  a  representative  visited  the  Pathe  Freres 
Phonograph  Co.  and  interviewed  George  W. 
Lyle,  assistant  to  the  president. 

Mr.  Lyle  confirmed  Mr.  Eckhardt's  announce- 
ment, stating  that  the  Pathe  Freres  Co.  was 
very  much  pleased  to  announce  this  deal  where- 
by one  of  the  most  experienced  talking  machine 
men  in  the  industry  became  an  active  repre- 
sentative for  their  line  in  Philadelphia.  He 
stated  that  he  had  been  associated  with  Mr. 


IT  FV'Q  GRAPHITE  PHONO 

*  SPRING  LUBRICANT 

Ilsley's  Lubricant  makes  the  Motor  make  good 
Is  prepared  in  the  proper  consistency,  will  not  run  out,  dry  up,  or 
become  sticky  or  rancid.   Remains  in  its  original  form  indefinitely. 
Write  for  special  proposition  to  Jobbers. 
MANUFACTURED  BY 

ILSLEY-DOUBLEDAY  &  CO.,  229-231  Front  St.,  New  York 

Established  1853 


Eckhardt  in  the  closest  business  relations  for 
many  years  and  felt  very  gratified  that  these 
associations  would  be  renewed  and  that  the 
Pathe  Co.  had  secured  a  representation  in 
Philadelphia  which  would  be  difficult  to  acquire 
in  any  other  way. 

Mr.  Lyle  stated  further  that  the  Pathe  Co. 
was  growing  rapidly  and  that  it  was  closing 
desirable  distributing  contracts  nearly  every 
month,  and  that  while  territory  for  distributors 
was  nearly  allotted  there  were  one  or  two 
points  in  which  arrangements  similar  to  those 
closed  with  Mr.  Eckhardt  could  be  duplicated  by 
interested  parties. 


NEW  LINE  OF  QUALITY  MACHINES 


Melophone  Talking  Machine  Co.  Offers  Three 
New  High-Class  Models  to  the  Trade 


The  Melophone  Talking  Machine  Co.,  380 
Lafayette  street,  New  York,  manufacturer  of 
the  Melophone  line  of  talking  machines  and 
motors,  has  placed  on  the  market  a  new  line  of 
quality  talking  machines.  The  new  Melophones 
are  manufactured  in  three  sizes,  the  DeLuxe 
which  retails  at  $100,  the  Supreme,  $150,  and  the 
DeLuxe  Supreme  at  $200.  All  models  are  in 
genuine  mahogany  and  the  $100  and  $150  styles 
have  heavily  nickeled  metal  parts,  while  the 
DeLuxe  Supreme  is  heavily  gold-plated.  There 
are  several  exclusive  features  in  the  new  models 
which  should  act  as  selling  points  for  dealers. 


The  Penn-Norris  Co.  have  opened  a  new  pho- 
nograph shop  at  65  East  Main  street,  Norris- 
town,  Pa.,  where  they  feature  the  Edison  Dia- 
mond Disc  phonograph  and  records  exclusively. 


"INDEPENDENT"  TONE  ARMS  AND  SOUND  BOXES 

THE  "TWO-IN-ONE" 


B.  The  new  spring 
back  screws  enable  you 
to  change  position  of  the 
sound  box  for  vertical  or 
lateral  records  by  a  sim- 
ple twist,  using  one  hand. 
No  screws  to  loosen  or 
tighten.  Just  a  twist, 
and  you  11  hear  it  click 
into  place,  and  it's 
locked  there. 


OUR  IMPROVED  No.  2  ARM 


Note  the  4  Distinct  Impro-e- 
ments  Over  the  1916  Model 

A.  Boss  on  outside  wall 
of  base,  with  screw  at  the 
releasing  hole  to  prevent 
tonearm  from  falliug  out 
and  from  swinging  all 
around.  Base  materially 
reinforced  to  prevent 
breaking  in  unavoidable 
rough  handling  in  trans- 
portation. 

B.  Block  on  elbow  to 
act  as  a  rest  for  the  tone- 
arm  when  not  playing  to 
prevent  the  inserted  needle 
from  scratching  cabinet. 

C.  Shallow  depression  POSITION  FOR  VERTICAL  CUT 

on  the  inside  wall  of  the 
elbow,  permitting  the  in- 
sertion of  a  spring  to  keep 

tube  in  rigid  position  preventing  the  loosening  of 
same  in  constant  use. 

D.  A  similar  depression  as  described  in  C.  for  the 
same  purpose,  also  a  key  and  keyway  provided  to 
prevent  any  possible  vibration. 


A.  Small  handle 
absolutely  controls 
the  weight  of  the 
entire  arm.  Lift  the 
handle  and  reduce 
the  weight  3  ounces. 
Twist  it  and  it  be- 
comes a  heavy  arm, 
suitable  for  Pathe 
Records. 


We  also  make 
five  styles  of  sound 
boxes.  Our  arms 
are  made  to  fit 
any  of  our  sound 
boxes,  or  any 
other  sound  box 
on  the  market. 


We  can  supply 
every  part  of  a 
phonograph, 
from  a  needle  to 
a  finished  ma- 
chine. 


INDEPENDENT  TALKING  MACHINE  CO.,  54-56  Bleecker  Street,  NEW  YORK 
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SOMMERS  &  CO.'S  ARTISTIC  EXHIBIT 

St.  Paul,  Minn.,  October  8.— G.  Sommers  &  Co., 
of  this  city,  one  of  the  largest  distributors  of 
the  Pathephone  and  Pathe  records,  had  a  very 
attractive  exhibit  at  the  Minnesota  State  Fair 
which  was  recently  held  at  Minneapolis.  This 
fair  is  one  of  the  most  important  events  in  the 
Northwest,  and  is  patronized  liberally  by  the 
leading  industrial  concerns  in  this  section. 

The  Sommers  exhibit  attracted  considerable 


G.  Sommers  &  Co.'s  Pathe  Exhibit 

favorable  comment  and  the  display  of  Pathe- 
phones  was  very  well  received.  The  famous 
Pathe  red  rooster  was  prominently  displayed 
and  informal  concerts  were  frequently  given 
of  records  in  the  Pathe  library.  Particular  en- 
thusiasm was  aroused  by  the  Pathe  records 
made  by  Muratore,  Thibaud  and  Grace  Hoff- 
man. 


Attention,  Edison  and  Victor 
Jobbers  and  Dealers 

AT  LAST — The  only  practical  attachments  are 
ready —  AT  LAST.     And  the  price  is  right. 

Our  new  No.  1  Attachment  for  Edison  Phonograph  to  play  all 
lateral  cut  records,  such  as  Victor,  Columbia,  etc.  And  our  new 
No.  2  Attachment  for  Victrola  to  play  all  Hill  &  Dale  cut  records, 
such  as  Edison,  Pathe,  Emerson,  Empire  Vista,  etc. 

Absolutely  unbreakable.  Made  of  solid  brass.  All  joints  threaded, 
no  slots  to  break  and  no  chance  for  vibration.  Greatest  attach- 
ments ever  put  out.  Write  us  for  quantity  prices  and  place  your 
orders  NOW  to  insure  your  Holiday  supply. 

T.  F.  WALSH  PHONOGRAPH  SUPPLY  CO. 


709-712  Guardian  Building 


631  Euclid  Avenue 


Cleveland,  Ohio 


HEARINGS  ON  PRICE  MAINTENANCE 

Federal  Trade  Commission  Holds  Hearings  to 
Determine  Legal  Status  of  Price-Fixing  Meth- 
ods— Talking  Machine  Trade  Represented 


ENTHUSIASTIC  OVER  OUTLOOK 

'Chicago,  III.,  October  9. — W.  J.  McNamara, 
president  of  the  Union  Phonograph  Supply  Co., 
of  Cleveland,  O.,  was  a  Chicago  visitor  this  week 
in  the  course  of  a  Western  trip  and  called  at 
The  World  office.  He  said  that  business  on 
the  Union  universal  tone  arm  and  attachments 
by  which  all  records  can  be  played  by  one  ma- 
chine, is  larger  to-day  than  it  has  ever  been, 
and  that  fortunately  they  are  able  to  take  care 
of  the  large  business  offered  them  very  prompt- 
ly. This  applies  not  only  to  the  universal  spe- 
cialties, but  to  the  entire  line  of  tone  arms,  re- 
producers, etc.  Mr.  McNamara  was  decidedly 
enthusiastic  regarding  the  general  talking  ma- 
chine business  and  expressed  his  belief,  as  a  re- 
sult of  his-observations  during  his  present  trip, 
that  the  trade  is  going  to  have  tire  largest  holi- 
day business  in  its  history. 


Washington,  D.  C,  October  9. — The  Federal 
Trade  Commission  on  Wednesday  of  last  week 
began  a  scheduled  hearing  on  the  subject  of  price 
standardization  and  price  maintenance,  and  to 
discuss  the  status  of  such  practice  under  the 
Clayton  and  the  Federal  Trade  Commission  Act 
relating  to  unfair  business  methods!  The  Com- 
mission is  also  endeavoring  to  find  out  whether 
the  question  of  price  standardization  comes  un- 
der the  jurisdiction  of  the  Commission  or  of 
the  Department  of  Justice,  under  the  Sherman 
Act. 

The  Commission  has  received  a  number  of 
complaints  in  connection  with  methods  followed 
in  maintaining  fixed  retail  prices,  and  it  is 
largely  because  of  these  complaints  that  the 
Commission  is  holding  hearings  to  learn  what 
it  may  of  both  sides  of  the  question.  Repre- 
sentatives of  the  American  Fair  Trade  League 
and  other  interests  who  have  adopted  and  are 


back  of  the  price  maintenance  idea,  were  strong- 
ly in  evidence  at  the  opening  session,  and  there 
was  also  a  good  representation  of  those  op- 
posed to  price-fixing  methods.  The  talking  ma- 
chine trade  was  well  represented  by  J.  New- 
comb  Blackman,  president;  J.  C.  Roush,  sec- 
retary, and  E.  C.  Rauth,  ex-president  of  the  Na- 
tional Association  of  Talking  Machine  Jobbers; 
H.  C.  Brown,  of  the  Victor  Talking  Machine 
Co.;  Delos  Holden,  general  counsel  for  Thos. 
A.  Edison,  Inc.,  and  others,  several  of  whom 
spoke  on  various  phases  of  the  question. 

The  hearing  was  continued  through  Thurs- 
day, and  then  adjourned  until  October  23,  at 
10.30  a.  m.,  at  which  time  the  talking  machine 
men  also  plan  to  be  present. 


The  advertising  department  of  the  Columbia 
Graphophone  Co.,  New  York,  has  just  prepared 
a  series  of  three  window  strips,  which  are  in 
black  and  white,  and  feature  three  popular  and 
timely  Columbia  records:  "Over  There," 
"Where  Do  We  Go  From  Here"  and  "Tillie  Tit- 
willow,"  from  "Robinson  Crusoe,  Jr.,"  Al  Jol- 
son's  great  hit. 


MELOPHONE  PHONOGRAPH 


OUR  FACTORY  LEADER:  An 

instrument  that  any  home  will 
be  proud  to  have ;  simple  in 
design,  and  priced  within 
reach  of  all. 


Size:   47  x  21  x  22. 

Price :  $100.00. 

Finish:  Genuine  Mahogany. 
Hinges,  knobs,  crank  arm  and 
other  exposed  parts  handsome- 
ly and  heavily  nickeled. 


This  instrument  is  equipped  with  a  double  spring  worm  gear  motor  of  very  latest 
type. 

For  those  who  desire  a  more  elaborately  carved  cabinet  and  improved  mechanical 
features,  we  present  our  Supreme  No.  150  and  De  Luxe  Supreme  No.  200.  These 
models  include  several  novel  features,  such  as  needle  cups,  set  tandem,  in  sliding, 
disappearing  receptacles,  tone  modifier,  etc.  The  De  Luxe  Supreme  has  heavy  gold 
plating  on  all  exposed  metal  parts. 

We  take  pleasure  in  recommending  these  instruments  to  the  trade.  A  sample 
order  will  convince  YOU. 

MELOPHONE  TALKING  MACHINE  CO. 


380  Lafayette  Street, 
NEW  YORK. 


29  E.  Madison  Street, 
CHICAGO. 
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WORLD'S  CLASSIFIED  ADVERTISING 

Any  member  of  the  trade  may  forward  to  this  offle« 
a  "Situation"  advertisement  intended  for  this  Depart- 
ment to  occupy  a  space  of  four  lines,  agate  measure, 
and  it  will  be  inserted  free.  Replies  will  also  be  for- 
warded without  cost.  Additional  space  will  be  at  the 
rate  of  25c.  per  line.  If  bold  faced  type  is  desired  the 
cost  of  same  will  be  25c.  per  line. 

WANTED  RECORD  OF  "CHERI" — Will 
pay  a  good  price  for  Victor  record  of  "Cheri," 
sung  by  Harrison,  which  was  withdrawn  by  the 
Victor  Co.  some  years  ago.  Will  jobbers  and 
dealers  try  and  help  out.  Address  "Cheri,"  care 
The  Talking  Machine  World,  373  Fourth  Ave., 
New  York  City. 

REPRESENTATIVES  WANTED  for  every 
State,  U.  S.,  South  America,  England,  for  our 
line  of  motors,  tone  arms  and  repair  parts. 
First  class  references  required.  Phonograph 
Specialties  Mfg.  Co.,  120-126  Walker  St.,  New 
York. 

AN  UNUSUAL  OPPORTUNITY  for  aggres- 
sive and  earnest  salesman  to  represent  a  real 
high-grade  phonograph  that  is  already  strongly 
established  throughout  the  country.  Distributors 
have  been  appointed  and  we  desire  high-grade 
salesmen  to  sell  this  phonograph.  The  connec- 
tion is  permanent  for  the  right  men  and  the  com- 
pensation commensurate  with  the  results  ob- 
tained. No  limit  to  earning  capacity.  State 
qualifications  fully  in  answer  and  all  replies  will 
be  held  strictly  confidential.  Address  "Box  471," 
care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 

FOR  SALE — A  golden  opportunity  to  buy  a 
well  established  piano,  small  goods  and  sheet 
music  business  in  a  beautiful  and  well  equipped 
store,  thirty-five  feet  front,  best  location  on  the 
main  street  in  one  of  the  richest  and  best  cities 
of  Southern  California.  Favorable  lease.  Every 
facility  for  doing  a  profitable  and  pleasant  busi- 
ness with  small  expense.  Will  collect  our  own 
accounts  and  sell  the  stock,  etc.,  at  inventory 
prices.  Address  C.  H.  R.,  Box  638,  Station  C, 
Los  Angeles,  Cal. 


WANTED — A  superintendent  for  a  talking  machine 
plant  who  is  a  capable  executive  and  who  can  organize  an 
efficient  working  class.  We  want  a  progressive  and  thor- 
oughly efficient  man  who  can  take  complete  charge  of  the 
plant,  which  is  one  of  the  most  complete  in  the  country. 
Give  full  details  as  to  past  experience,  training,  etc.  All 
replies  held  strictly  confidential.  Address  "Box  476,"  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York 


WANTED — Experienced,  talking  machine  salesmen  who 
are  familiar  with  the  wholesale  trade,  and  who  are  capable 
of  handling  a  first  class  line  of  machines  and  records. 
There  is  an  excellent  opportunity  for  the  right  men,  with 
unlimited  earning  possibilities.  Give  full  particulars  in 
first  letter.  This  is  a  proposition  that  will  place  the  right 
men  with  one  of  the  best  equipped  manufacturers  in  the 


trade.  Address  "Box  477,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

WANTED — By  a  New  York  distributor  an  assistant  re- 
pair man.  Salary  to  start  $14.  Address  "Repairs, "  Box 
478,  care  The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 

SITUATION  WANTED— If  it  were  possible  to  secure  a 
sales  manager  who  has  sold  over  $21,0(JO  worth  of  phono- 
graphs, personally,  in  one  year,  to  manage  your  depart- 
ment, would  you  consider  him?  Have  good  position  now. 
Will  explain  reasons  for  wanting  to  make  a  change.  Will 
furnish  signed  statement  ot  business  done.  Strictly  con- 
fidential. Address  "Box  472,"  care  1  he  Talking  Machine 
World,  373  Fourth  Ave.,  New  York  City. 

SITUATION — Mechanical  engineer  thoroughly  under- 
standing, the  manufacturing  of  phonograph  parts,  complete 
machine  assembling  or  machine  work,  is  open  tor  a  position 
as  superintendent  or  production  manager.  Highest  creden- 
tials as  to  ability.  Address  "Box  473,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York  City. 

POSITION  WANTED — As  traveler.  Have  had  several 
years'    experience    with    Victor    line.     Highest  references.. 
Address.  "Box   "474,"   care  Talking   Machine   World,  373 
Fourth  Ave.,  New  York  City. 

WANTED  RECORDS — 325-Salome' — Sousa's  Band,  and 
1218-Salome' — Kendle's  Band.  If  records  are  in  good  con- 
dition, state  price,  and  address  communication  to  Sigmund 
Klein,  Odeon  Bldg.,  St.  Louis,  Mo. 

POSITION  WANTED^By  all  around  repairman,  experi- 
enced in  all  kinds  of  motors.  Has  had  full  charge  of 
motor  and  assembling  department.  Address  "Box  475," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York  City. 

SALESMAN  AND  SALES  MANAGER  for  the  New 
Edison  in  Kansas  City.  zone.  Applications  strictly  con- 
fidential. The  Phonograph  Co.,  13U5  Walnut  St.,  Kansas 
City,  Mo.  ;  

HIGH  CLASS  New  York  Fifth  Ave.  House  desires  an 
experienced  phonograph  man,  who  is  thoroughly  qualified 
to  take  full  charge  of  phonograph  department.  Write, 
giving  all  qualifications.  Communications  held  strictly 
confidential.  Address  "Box  465,"  care  The  Talking  Ma- 
chine  World,  373  Fourth  Ave.,  New  York.  

WANTED — Position  as  manager  of  talking  machine  de- 
partment. Have  had  best  of  connection  with  New  York 
City  dealers  for  the  past  ten  years  and  am  thoroughly 
competent.  Am  married  and  thirty-four  years  of  age. 
Address  "Box  467,"  care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York.  

SITUATION — Mechanical  engineer  thoroughly  under- 
standing the  manufacturing  of  phonograpn  parts,  complete 
machine  assembling  or  machine  work,  is  open  for  a  posi- 
tion as  superintendent  or  production  manager.  Highest 
credentials  as  to  ability.  Address  "Box  466,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

SALESWOMAN — Experienced  Pathe-Edison  and  other 
lines  as  department  head — desires  to  make  change — high 
reference.  Salary  $25  per  week.  Address  "Special,"  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

WANTED  POSITION  as  manager  of  talking  machine 
department  in  New  York,  by  man  of  ten  years'  experience. 
Address  "Alfred,"  care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York.  

WANTED — Experienced  young  man  as  salesman  and 
manager  of  grafonola  department.  Al  reference  required. 
Address  Reifers  Furniture  Co.,  Lafayette,  Ind. 

SITUATION — Al  repairman  seeks  position  with  whole- 
sale or  retail  house.  No  bad  habits.  Best  references.  Now 
employed.  Address  "Box  468,"  care  The  Talking  Machine 
World.  373  Fourth  Ave.,  New  York.  

POSITION  WANTED— By  young  man  who  was  with  a 
well  known  concern  for  fifteen  years  and  has  had  experi- 
ence as  foreman  of  testing  and  assembling  equipment. 
Address  "James,"  care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York. 

SITUATION  WANTED— SALESMAN— A  young  mar- 
ried man  who  has  sold  phonographs  and  records  in  New 
York  and  Middle  West  seeks  permanent  connections  with 
reliable  manufacturer.  Am  a  constant  plugger  and  pro- 
ducer. Good  reason  for  leaving  last  employers.  Address 
"Box  469,"  care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 


/TONE  ARMS  j  SOUND  BOXES 


Mutual  Products  have  given  satis- 
faction and  excellent  service  to  all 
manufacturers  using  them.  They 
have  stood  the  test  of  time  and 
experience,  and  are  absolutely 
guaranteed. 

The  Mutual  tone-arms  Nos.  1  and 
2  now  embody  many  improvements. 
Patented  May  29,  1917,  and  July  3, 
1917.  Other  patents  pending.  Best 
value  for  the  money  on  the  market. 

Write  for  samples  and  prices 

Mutual  Talking  Machine  Co.,  Inc. 

145  West  45th  Street,  NEW  YORK 


FOR  SALE 


15,000  Main  Springs    1  in.  x  11  ft.  x  0.22. 
15,000  Main  Springs  V%  in.  x  10  ft.  x  0.22. 
6,500  Main  Springs  &  in.  x    9  ft.  x  0.25. 
20,000  Governor  Springs;  fits  Victor  motor. 
Repair  parts  for  any  motor  in  stock. 

Phonograph  Specialties  Mfg.  Co. 
120-126  Walker  St..  New  York 


FOR  SALE 

13,450—10"  Green  Turn  Table  Felts;  16,568— 
10"  Assorted  Colors — Brown,  Olive,  Maroon  and 
Green  Cotton  Felts;  10,000  Concealed  Brakes.  Ad- 
dress 

MELOPHONE  TALKING  MACHINE  CO. 
380  Lafayette  Street,  New  York 


FOR  SALE  — Large  quantity 
standard  make  phonograph  records 
at  bargain  prices. 

ONEIDA, 
47  E.  Ninth  St.,  New  York  City. 


Repair  parts  for  all  talking  machines 
made ;  main  and  governor  springs,  needle 
arm  screws,  motors,  tone  arms,-  sound 
boxes,  complete  machines  and  records. 
Everything  for  the  trade  at  lowest  prices. 
Fulton  Talking  Machine  Co.,  640  Broad- 
way, New  York. 


SITUATION — I  am  desirous  of  obtaining  a  position  in 
a  phonograph  repair  shop  where  I  can  learn  the  business. 
Can  devote  afternoons  daily.  Moderate  salary.  Address 
Lipp,  1023  Lafayette  Ave.,  Brooklyn,  New  York. 

WANTED — A  young  man  to  take  charge  of  talking  ma- 
chine department,  in  city  of  twenty  thousand.  Man  with 
some  outside  experience  preferred.  Good  proposition  for 
the  right  man.  Address  "Box  470,"  care  The  Talking  Ma- 
chine World,  373  Fourth  Ave.,  New  York. 


Mermod 
Swiss 

Phonograph 
Motors 

ARE  THE  BEST 


9,500  Motors  on  Hand 
For  Immediate  Delivery 

They  are  reliable,  made  of 
material  that  will  insure  good 
and  long  service. 

To  obtain  the  best  results 
for  Phonographs,  it  is  most 
essential  to  have  a  motor  that 
will  run  evenly  and  silently,  and 
the  Mermod  motors,  being 
built  by  experts,  have  obtain- 
ed these  results. 

They  cost  no  more  than  motors 
of  inferior  qualities,  and  it  is 
to  your  advantage  to  get  the 
best. 

Mermod  &  Co. 

505  Fifth  Ave.,  New  York 

Sole  Agents  for  Mermod  Freres,  S.  A. 
St.  C'oix,  Switzerland 

Can  ship  goods  direct  to  Canada  from 
bonded  warehouse  and  avoid 
paying  American  Duty. 
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TIME  HAS  COME  FOR  GENERAL  INCREASE  IN  PRICES 

Assessment  of  Three  Per  Cent.  Excise  Tax  on  Machines  and  Records  Makes  it  Impossible  for 
Manufacturers  to  Continue  to  Absorb  Increasing  Production  Costs — Have  Protected  Interests 
of  Dealers  to  the  Utmost — Now  Is  Offered  the  Opportunity  for  Full  Co-operation 


It  has  been  evident  for'some  time  to  every- 
one connected  with  the  manufacturing  end  of 
the  talking  machine  industry  that  there  must 
be  expected  some  increase  in  prices  of  many 
of  the  standard  models  to  take  care  of  the  steady 
rise  in  the  costs  of  materials,  labor  and  all  the 
other  incidentals  that  go  into  talking  machine 
making. 

The  great  majority  of  the  manufacturers  have, 
up  to  this  time,  managed  to  absorb  these  in- 
creased costs  without  adding  to  either  whole- 
sale or  retail  charges,  and  without  cutting  into 
the  profits  of  the  dealer,  although  the  latter  was 
for  the  most  part  enjoying  an  unprecedented 
volume  of  business,  as  well  as  increasingly  ex- 
pensive advertising  and  sales  help  service  from 
the  manufacturer. 

The  placing  of  an  excise  tax  of  3  per  cent, 
on  talking  machines  and  records,  however, 
through  the  War  Revenue  Act,  has  been  a  final 
blow  to  the  manufacturers  throughout  the  coun- 
try who  tried  to  keep  things  going  without  asking 
aid  from  the  dealer.  Placed  on  top  of  increased 
manufacturing  costs,  the  tax  makes  it  abso- 
lutely essential  that  practically  every  manufac- 
turer must  get  more  for  his  products  from  the 
dealer  or  the  public. 

In  plans  already  announced  for  taking  care 
of  the  tax  and  higher  costs,  the  plan  of  the  Co- 
lumbia Co.  as  set  forth  in  another  page,  for  in- 
stance, the  manufacturers  still  show  an  inclina- 
tion to  protect  the  dealer  and  his  profits  to  the 
utmost  and  to  so  arrange  their  new  price  sched- 
ules and  increases  that  the  extra  cost  of  the  ma- 
chines will  be  assessed  directly  on  the  public. 

The  logic  of  this  course  is  readily  seen  when 
it  is  appreciated  that  the  public  has  already  been 
educated  to  expect  fixed  prices  on  talking  ma- 
chines, and  it  is  much  better  for  the  manufac- 
turer to  indicate  a  price  raise  by  fixing  the  re- 


tail price  at  a  higher  level  than  it  would  be  for 
him  to  simply  increase  the  wholesale  cost  and 
let  the  dealer  shift  for  himself. 

Every  large  company  has  now  under  consid- 
eration plans  for  taking  care  of  the  war  tax, 
and  are  giving  that  matter  careful  study  and 
consideration.  While  only  one  or  two  have  an- 
nounced their  policy,  as  The  World  goes  to 
press,  it  is  safe  to  say  that  the  retail  trade  can 


rely  on  past  performances  for  a  square  deal. 

What  is  needed  now  is  the  appreciation  and 
co-operation  of  the  retailer.  Having  protected 
him  with  war-time  prices  prevailing  for  every- 
thing that  goes  into  the  making  of  a  talking  ma- 
chine, the  manufacturers  have  a  right  to  look 
for  his  support  when  it  is  found  necessary  for 
the  preservation  of  the  industry  to  increase 
prices,  especially  when  the  burden  of  the  increase 
is  placed  on  the  public.  The  dealer's  chief  duty 
lies  in  accepting  the  situation  logically  and  cheer- 
fully, and  of  impressing  upon  his  customers,  if 
the  price  is  questioned,  the  absolute  fairness 
and  necessity  of  the  raise. 


COLUMBIA  RECORD  MEN  CONFER 


As  mentioned  in  last  month's  Talking  Ma- 
chine World,  the  International  Record  depart- 
ment of  the  Columbia  Graphophone  Co.,  New 
York,  recently  held  a  very  interesting  sales  con- 
ference at  which  plans  and  policies  for  the  com- 
ing year  were  discussed.    This  department  has 


Columbia  International  Record  Men 

made  exceptional  progress  the  past  few  years 
and  at  the  present  time  Columbia  dealers 
throughout  the  country  are  receiving  splendid 
service  in  this  important  branch  of  the  business. 

During  the  course  of  the  conference  a  photo- 
graph   was   taken    which    is   shown  herewith. 


Reading  from  left  to  right  the  Columbia  men 
in  attendance  were  as  follows:  T.  H.  Porske, 
New  York;  John  Biro,  New  York  wholesale 
division;  K.  Wolf,  New  York;  A.  Thallmeyer, 
Philadelphia;  A.  Heindl,  manager  international 
record  department;  Samuel  Lucas,  Pittsburgh; 
Samuel  Lemberg,  Chicago;  Louis  D.  Rosenfield, 
sales  manager  of  the  department. 


NEW  OGDEN  CABINET  PLANT 

Ogden  Sectional  Cabinet  Co.  Makes  Large  Addi- 
tion to  Manufacturing  Facilities 


Lynchburg,  Va.,  October  8. — The  Ogden  Sec- 
tional Cabinet  Co.,  this  city,  reports  that  the 
demand  for  its  cabinets  has  increased  to  such  an 
extent  that  it  has  been  found  necessary  to  pro- 
vide a  larger  factory  w<ith  additional  floor  space 
of  22,000  feet  to  handle  orders. 

The  addition  is  now  being  equipped  with  ma- 
chinery and  will  be  in  operation  in  a  few  days. 
With  the  additional  facilities  the  company  ex- 
pects to  catch  up  without  delay  on  orders  now 
in  hand. 

The  company  emphasizes  the  fact  that  short- 
age of  labor,  due  to  military  and  other  causes, 
makes  a  quick  and  accurate  method  of  filing  rec- 
ords particularly  desirable  to  talking  machine 
dealers  at  this  time,  for  every  ounce  of  effort 
put  into  the  store  counts  double.  • 

11 
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\X7E  beg  to  advise  that  this  space  is  the 
^  *  property  of  The  Nebraska  Cycle  Co.  of 
Omaha,  Neb.,  and  The  Mickel  Bros.  Co.  of  Des 
Moines,  Iowa.  The  copy  for  this  space  was 
delayed  in  the  mails — otherwise  these  two  live 
and  energetic  Victor  jobbing  organizations 
would  deliver  herein  a  personal  message  full  of 
timely  comment  and  constructive  advice  such 
as  has  been  responsible  for  the  national  pres- 
tige now  enjoyed  by  "Mickel  Victor  Service." 
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NEXT  WEEK  WILL  BE  "EDISON  WEEK"      PROGRESS  OF  MACY=VICTOR  SUIT 


Elaborate  Preparations  Made  by  the  Factory, 
Jobbers  and  Distributors  for  This  Annual 
Event — Some  of  the  Interesting  Features 


Victor  Co.  and  Jobber  Co-Defendants  Have  Not 
Yet  Filed  Answer  to  Complaint  of  R.  H.  Macy 
&  Co.— Some  Details  of  the  Action 


Next  week,  October  21  to  27,  will  be  "Edi- 
son Week"  throughout  the  United  States,  and 
the  plans  announced  by  Thos.  A.  Edison,  Inc., 
to  be  carried  out  with  the  co-operation  of 
dealers  in  all  sections,  should  insure  the  suc- 
cess of  the  annual  event  this  year,  and  make  the 
week  a  notable  one  for  the  Edison  interests. 

As  has  been  the  case  during  previous  Edison 
weeks,  there  are  numerous  inducements  offered 
to  the  dealers  to  put  forth  their  best  efforts  to 
feature  the  Edison  line  in  their  locality.  There 
is,  of  course,  the  window  display  contest  carried 
on  through  the  co-operation  of  the  jobbers  in 
their  respective  zones,  and  which  carries  with 
it  prizes  ranging  from  $75  to  $300.  A  brand 
new  feature  is  the  list  of  prizes  offered  to  the 
dealers  for  the  best  "patchwork"  advertisement, 
which  range  from  $10  to  $1,000  and  give  each 
dealer  an  equal  chance  to  collect. 

Many  of  the  jobbers  have  also  arranged  for 
special  contests  among  the  dealers  in  their  own 
particular  zones,  with  appropriate  prizes  for  the 
winners. 

The  public  has  been  prepared  for  Edison 
Week  through  an  extensive  national  campaign 
of  advertising  announcing  the  week,  and  carried 
on  by  Thos.  A.  Edison,  Inc. 


AN  AID  TO  RECORD  USERS 


The  Disk-Lite  Mfg.  Co.,  of  Washington,  D.  C, 
have  just  placed  on  the  market  -the  Disk-Lite, 
a  small  electric  light,  of  special  construction, 
designed  to  be  placed  upon  the  talking  machine 
cabinet,  so  as  to  illuminate  the  record  under  the 
needle  point,  and  thereby  facilitate  placing  the 
needle  on  the  record  without  damage.  It  is  de- 
signed to  fit  any  make  of  cabinet  talking  ma- 
chine. 


FINE  NEW  QUARTERS  IN  BROCKTON 

Brockton,  Mass.,  October  4. — The  C.  C.  Har- 
vey. Co.  last  week  held  the  formal  opening  of 
their  elaborate  new  quarters  at  57  Main  street. 

Three  soundproof  rooms  for  demonstrating 
records  have  been  installed  and  are  of  the  most 
modern  type.  They  differ  from  the  ordinary 
room  of  this  kind  in  that  they  have  glass  tops. 
One  of  the  rooms  is  devoted  exclusively  to  elec- 
trical machines. 


Up  to  the  time  of  going  to  press  the  Victor 
Talking  Machine  Co.  and  the  various  distrib- 
utors named  as  co-defendants  in  the  suit 
brought  by  R.  H.  Macy  &  Co.,  the  New  York 
department  store,  under  the  Sherman  Anti- 
Trust  Law,  and  the  Clayton  Act,  have  not  yet 
filed  their  answers  to  the  complaint.  An  ex- 
tension of  time  has  been  granted  by  the  court, 
and  it  is  reported  that  it  will  probably  be  No- 
vember 1  before  the  defendants  make  reply. 

In  addition  to  the  Victor  Talking  Machine  Co. 
the  Victor  distributors  named  in  the  suit  in- 
clude: Landay  Bros.,  Inc.,  Max  Landay,  Maurice 
Landay,  James  B.  Landay;  Blackman  Talking 
Machine  Co.,  J.  Newcomb  Blackman,  F.  O. 
Oliver,  Frank  Roberts;  Charles  H.  Ditson  & 
Co.,  Charles  H.  Ditson,  Charles  F.  Smith,  Ed- 
ward Cragin;  New  York  Talking  Machine  Co., 
Arthur  D.  Geissler;  Ormes,  Inc.,  Ralph  Wolf, 
Clarence  L.  Price;  Silas  E.  Pearsall  Co.,  James 
W.  Pearsall,  Thomas  F.  Green,  Edgar  L.  Pear- 
sall; Emanuel  Blout;  C.  Bruno  &  Son,  Inc., 
Henry  Stadlmaier,  Charles  F.  Bruno;  I.  Davega, 
Jr.,  Inc.,  Isaac  Davega,  Abram  Davega,  Louise 
Davega;  S.  B.  Davega  Co.,  Sol.  B.  Davega, 
David  Levey,  H.  C.  Moses,  Harry  S.  Davega. 

The  Macy  interests  seek  damages  of  $570,000, 
or  three  times  the  amount  of  damages  alleged 
to  have  been  sustained,  in  accordance  with  the 
.statutes  provided  in  the  Sherman  Anti-Trust 
.Law  and  the  Clayton  Act.  The  complaint  states 
in  part  that:  "Since  the  first  day  of  April,  1914, 
the  plaintiffs  have  been  unable  to  purchase  Vic- 
tor talking  machines  and  records  in  the  ordi- 
nary course  of  business,  at  the  usual  discounts, 
and  upon  the  customary  terms.  They  have 
been  compelled  to  purchase  supplies  in  unusual 
ways  and  through  agents  in  various  States 
throughout  the  United  States.  That  by  rea- 
son thereof,  and  by  reason  of  the  expense  plain- 
tiffs were  compelled  to  incur  for  the  extra 
transportation  and  hauling,  salaries  or  additional 
employes  and  loss  of  discounts,  they  were 
damaged  in  the  sum  of  $75,000;  that  by  reason 
of  the  expense  which  plaintiffs  incurred  they 
suffered  damages  by  the  litigation  instituted 
against  them  by  the  defendant  Victor  Co.,  and 
in  which  the  complaint  was  dismissed  for  lack 
of  equity  in  the  United  States  Supreme  Court, 
in  the  sum  of  $15,000;  that,  by  reason  of  ina- 
bility to  secure  sufficient  Victor  merchandise  at 


TONE  ARMS 

WITHOUT  RATTLE  OR  MUFFLE 

SOUND  BOXES 

WITHOUT  BLASTS 

Is  the  result  of  my  past  years'  research  work. 

The  Audion  Tone  Arm  gives  the  most  perfect  unhampered  tone  and  in  com- 
bination with  the  Audion  Sound  Boxes,  both  Lateral  and  Vertical,  will  give  absolutely 
satisfactory  results. 

STOP  EXPERIMENTING 

This  equipment  all  ready  for  you  to  adopt.    Prices  are  right. 

The  Audion  Sound  Boxes,  both  Vertical  and  Lateral,  can  be  used  on  any  machine  with  an 
Audion  Tone  Arm,  the  Lateral  box  however  can  be  used  on  any  standard  instrument  and  will 
greatly  improve  the  playing  quality,  lighter  in  weight,  finer  in  tone,  plays  clear,  smooth,  brilliant, 
eliminates  nasal  metallic  tone.  Diaphragm  is  20  times  more  sensitive  than  mica,  needle  has  less 
work  to  do,  saves  records. 

Dealers  can  sell  the  Lateral  Box  at  $3.00  and  every  customer  will  be  delighted.  Sold  on  a 
money  refund  guarantee.    Audion  Tone  Arms  same  price. 

Hill  and  dale  reproducer  which  will  play  every  hill  and  dale  record  perfectly,  $3.00  retail. 


77  Reade  Street,  NEW  YORK 

Have  your  name  on  my  mailing  list. 


any  price  whatsoever  plaintiffs  were  prevented 
from  doing  business  which  they  otherwise 
would  have  done,  and  were  prevented  from 
making  profits  which  they  otherwise  would  have 
made,  in  the  sum  of  $100,000." 

The  early  litigation  between  the  Macy  inter- 
ests and  the  Victor  Co.  are  referred  to  at  several 
points  in  the  complaint,  and  it  is  alleged  that 
the  Victor  Co.  manufactures  80  per  cent,  of  all 
the  talking  machines  and  records  manufactured 
in  the  State  of  New  York  and  throughout  the 
United  States. 

Papers  in  the  suit  were  served  on  the  com- 
plainants early  in  September. 


ROAT  CO.  HAS  FINE  ORCHESTRA 


Michigan  Music  House  Forms  Orchestra  From 
Members  of  Its  Selling  Staff 


Battle  Creek,  Mich.,  October  6. — The  Chas. 
E.  Roat  Music  Co.  is  one  of  the  few  houses 
in  this  country  which  can  boast  of  a  com- 
plete orchestra  composed  entirely  of  members 
of  its  own  organization.  Chas.  E.  Roat,  the  head 
of  the  house,  is  a  talented  composer,  and  also 


The  Roat  Music  Co.  Orchestra 

one  of  the  best-known  musicians  in  Michigan. 
He  is  a  flutist  of  exceptional  ability,  and  for 
many  years  has  been  an  active  member  of 
almost  every  musical  organization  in  this  city. 
Forney  W.  Clement,  the  manager  of  the  Vic- 
tor department  of  the  Roat  concern,  acts  as 
pianist  for  the  orchestra,  and  has  had  wide  ex- 
perience in  lyceum  and  Chautauqua  work.  Geo. 
H.  Tyson,  salesman  in  the  piano  department, 
has  had  several  years'  experience  as  a  church 
soloist,  and  his  work  with  the  orchestra  as 
vocalist  attracts  commendation  wherever  it  is 
heard.  The  other  members  of  the  orchestra 
have  all  had  more  or  less  experience  with  the 
particular  instruments  which  they  play,  and  the 
orchestra  is  considered  one  of  the  best  organ- 
izations of  its  kind  in  this  section  of  the  coun- 
try. The  Roat  Co.  has  published  over  one 
hundred  different  compositions,  most  of  which 
are  the  work  of  Chas.  E.  Roat. 


HELP  UNCLE  SAM 

"You  folks  left  at  home,  don't  talk  about  do- 
ing your  bit— do  it."  These  are  the  recent 
words  of  a  prominent  U.  S.  official,  engaged  in 
promoting  the  sale  of  the  new  Liberty  Bonds. 

Following  this  advice,  The  Talking  Machine 
World  has  adopted  a  new  plan  whereby  a  credit 
of  25  cents  is  allowed  toward  a  Liberty  Bond  on 
every  new  Talking  Machine  World  subscription 
sent  in  before  December  1,  1917,  by  any  member 
of  the  talking  machine  industry,  either  for  him- 
self or  an  associate. 

Where  less  than  a  full  bond  is  earned,  the  pub- 
lishers of  The  Talking  Machine  World  will  (1) 
pay  proportional  interest  annually  at  the  Gov- 
ernment Bond  rate,  or  will  (2)  turn  the  earned 
amount  over  to  any  designated  war  charity,  or 
will  (3)  remit  on  demand  any  time  after  Decem- 
ber 1,  1917,  the  amount  earned.  The  news  col- 
umns of  The  Talking  Machine  World  will  give 
due  credit  to  those  who  see  fit  to  help  their 
country  win  the  war  in  the  way  outlined  above. 
Further  details  about  this  plan  may  be  secured 
by  writing  to  Edward  Lyman  Bill,  Inc.,  373 
Fourth  avenue,  New  York  City. 


OPENS  NEW  BRUNSWICK  SHOP 


J.  H.  Hicks,  music  -dealer  of  Lansing,  Mich., 
has  opened  a  New  Brunswick  Shop  on  the 
second  floor  of  the  Tussing  Building,  with  an 
excellent  display  of  machines. 
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FOUR  POINTS  OF  SUPERIORITY 

Use  the  "Manhattan"  Wooden  Tone  Arm.  It  Eliminates  Metallic  Vibration 

Some  of  the  Reasons  : 


Manhattan  Tone  Arms  can  be  supplied 
with  or  without  Sound  Box.  This  tone- 
arm  is  universal;  playing  all  records 
perfectly.  Furnished  in  three  sizes,  %Yz 
inches,  9  inches  and  9  inches.  Finished 
in  mahogany  or  antique  colors. 


1.  Selected  kiln-dried,  Cuban  mahogany,  espe- 
cially imported  for  this  purpose. 

2.  Barrel-joint,  up  and  down  movement  that 
experience  has  proven  the  most  effective  for 
toneproof  reproduction. 

3.  Improved  Sound  Box  —  not  a  megaphonic 
transmitter,  but  advancing  a  different  idea  along 
the  natural  way  of  the  echo. 

4.  Our  perfected  Ball-Bearing  Base  has  proven 
to  be  a  phenomenal  success,  and  is  considered  by 
critics  as  one  of  the  best  on  the  market. 


Tone-Arm  Has  Proven  Its  Value.    NOW  READY  FOR  DELIVERY. 

Write  Today  for  Samples. 

32  UNION  SQUARE, 


This 

MANHATTAN  PHO 


NEW  YORK. 


MARKETS  "TWO  INTONE"  TONE  ARM 

Independent  Talking  Machine  Co.'s  New  Product 
May  Be  Adjusted  to  Press  on  Record  Heavily 
or  Lightly  as  May  Be  Desired 


EMERSON  WINS  AGAINST  WATERSON 

Gets  Verdict  of  $46,485.59  Against  Music  Pub- 
lisher on  Suit  for  Share  of  Profits  Accruing 
From  Sale  of  "Little  Wonder"  Records 


The  Independent  Talking  Machine  Co.,  54 
Bleecker  street,  New  York,  have  just  placed  on 
the  market  their  new  Two-in-One  tone  arm. 
This  tone  arm  has  some  novel  patented  features, 
which  are  a  distinct  improvement  over  many 
tone  arms  that  have  been  on  the  market.  The 
chief  feature  of  this  arm  is  a  simple  device 
located  at  the  rear  which,  by  a  simple  twist,  com- 
pletely changes  the  weight  of  the  arm. 

It  has  been  well  known  heretofore  that  while 
one  record  requires  a  very  heavy  arm  to  play 
properly,  the  same  weight  arm  used  on  any  lat- 
eral cut  record  caused  needless  wear  and  tear 
on  the  record,  as  a  lateral  record  plays  better 
with  a  light  tone  arm. 

The  improved  Two-in-One  completely  over- 
comes this  difficulty  and  gives  the  user  a  heavy 
arm  for  vertical  cut  records  and  a  light  arm  for 
lateral  cuts. 

A  further  improvement  on  this  arm  is  due  to 
the  fact  that  every  adjustment  screw  is  made 
with  a  spring  nut  which,  when  once  set,  re- 
quires no  further  adjustment,  and  locks  the  arm 
automatically  into  any  position  in  which  it  is 
turned. 


The  Emerson  Phonograph  Co.  was  awarded  a 
verdict  of  $46,485.59  against  Henry  Waterson, 
of  the  music  publishing  firm  of  Waterson,  Ber- 
lin &  Snyder,  in  a  decision  handed  down  by 
Justice  Cohalan  in  the  Supreme  Court  on  Tues- 
day, October  9.  The  verdict  grew  out  of  a  suit 
brought  some  time  ago  by  Victor  H.  Emerson, 
el  al.,  claiming  a  share  of  the  profits  accruing 
from  the  sale  of  the  "Little  Wonder,"  10-cent 
talking  machine  records,  which  Mr.  Waterson 
handled  for  some  time,  and  which  had  a  tre- 
mendous sale  when  first  introduced. 


The  Fischer  Music  Shop  will  specialize  in 
Victor  talking  machines  arid  records,  and  plan 
to  carry  one  of  the  largest  stocks  in  southwest- 
ern Michigan.  An  increased  stock  of  pianos, 
players,  musical  merchandise  and  sheet  music 
will  also'be  handled,  and  Chas.  L.  Fischer,  head 
of  the  company,  will  continue  to  direct  his  fa- 
mous orchestra. 


FOUR  NEW  VICTROLA  MODELS 

Victrolas  IV-A,  VI-A,  VIII-A  and  IX-A  An- 
nounced by  the  Victor  Co.  Last  Month 


FISCHER  MUSIC  SHOP  TO  EXPAND 

Weil-Known  House  in  Kalamazoo,  Mich.,  to 
Move  to  New  Quarters  on  November  1 


Kalamazoo,  Mich.,  October  10. — -The  Fischer 
Music  Shop,  this  city,  has  just  announced  that 
on  November  1  it  will  move  to  new  quarters 
in  the  First  National  Bank  Building  at  Main  and 
Burdick  streets,  where  the  entire  second  floor 
and  basement  of  the  new  building  will  be  occu- 
pied by  the  concern  and  be  known  as  Harmony 
Hall. 


During  the  past  month  the  Victor  Talking 
Machine  Co.  have  announced  four  new  models 
of  the  lower  priced  Victrolas,  they  being  Vic- 
trola  IV-A,  listed  at  $17.50,  retail;  Victrola 
VI-A,  at  $27.50;  Victrola  VIII-A,  at  $45,  and 
Victrola  IX-A,  at  $55.  It  is  also  announced  that 
the  manufacture  of  Victrolas  IV  and  V  has  been 
discontinued,  and  they  will  be  omitted  from  all 
future  catalogs. 

Among  the  principal  features  of  the  new  styles 
Victrola  IX-A  and  the  Victrola  VIII-A  is  the 
newly  designed  and  improved  double  spring, 
spiral  drive  motor.  The  machines  are  equipped 
with  nickel-plated  exhibition  sound  box,  Victor 
tapering  tone  arm  and  gooseneck  sound  box 
tube.  They  are  also  equipped  with  an  auto- 
matic speed  indicator,  brake  and  regulator. 


THE  TIPHANY  MOTOR 


IS    WORTH    ITS    WEIGHT    IN  GOLD 


ANNOUNCEMENT 

THE  TIPHANY  MOTOR  has  met  with  such  an  enormous  success  all  over 
the  WORLD  that  in  order  to  do  justice  to  our  customers  we  are  forced  to  make 
complete  and  radical  changes  in  our  manufacturing  and  efficiency  system  to  be 
enabled  to  turn  out  big  quantities  without  interfering  with  quality.  Although  we 
are  making  every  effort  to  effect  these  changes  with  every  possible  expediency 
yet  a  delay  in  filling  orders  was  unavoidable.  We  will  announce  in  the  near 
future  when  we  will  be  ready  for  shipment,  and  in  the  meantime  we  ask  all  those 
who  are  desirous  of  giving  THE  TIPHANY  MOTOR  a  test,  to  send  in  their 
orders,  as  soon  we  will  be  sold  out  regardless  of  the  present  increased  facilities.  We 
assure  you  that  THE  TIPHANY  MOTOR  has  no  equal,  and  that  every  motor 
we  will  ship  will  come  up  to  the  TIPHANY  standard  and  will  do  for  you  every- 
thing we  claim  for  it,  and  more  if  possible. 
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"The  time  has  come  to  conquer 
or  submit. " — 

"For  us  there  is  but  one  choice. 
We  have  made  it." 

— President  Wilson 


Subscribe  Now! 

For 

United  States 
Government  Bonds 

of  the 

Second  Liberty  Loan 
$3,000,000,000 

or  more 
(Let's  make  it  more!) 


These  new  United  States  Govern- 
ment Bonds  are  issued  in  denomina- 
tions of  $50  and  multiples  thereof. 
The  United  States  Treasury  will  pay 
you  interest  at  4%  per  annum,  pay- 
able semi-annually. 

EASY   PAYMENTS  — You  can 

pay  2%  on  your  bonds  when  you 
make  your  application,  18%  Novem- 
ber 15,  40%  December  15,  and  40% 
January  15,  1918.  For  example, 
when  you  buy  a  $100  bond  you  can 
pay  $2  now,  $18  November  15,  $40 
December  15,  and  $40  January  15. 
YOU  CAN  GET  YOUR  BOND 
AS  SOON  AS  YOU  HAVE 
FULLY  PAID  FOR  IT.  Liberty 
bonds  are  the  best  security  in  the 
world.  They  are  readily  salable 
and  are  practically  exempt  from 
taxation  for  people  of  moderate  in- 
comes. The  law  permits  their  con- 
version into  bonds  bearing  higher 
interest  should  such  bonds  be  issued 
by  the  Government  in  the  future. 

Help  Your  Country  and  Yourself 
Help  Our  Boys  "Over  There" 

Get  an  official  Liberty  Loan 
blank  from  any  Bank  or 
Trust  Company 
and 

Subscribe  Now! 


TALKING  MACHINES  POPULAR  IN  MILITARY  CANTONMENTS 


Recognizing  the  Value  of  Music  in  Preserving 
Her  Twenty-two  Regiments  With  Victrolas 


Morale,  New  York  State  Has  Furnished  Each  of 
and  Records — John  L.  Gately's  Fine  Work 


The  newspapers  throughout  the  country  in 
discussing  the  news  of  the  various  military 
camps  and  cantonments  have  laid  special  stress 
upon  the  value  of  music  in  preserving  the 
morale  of  the  men  and  providing  healthy  en- 
tertaining during  the  hours  of  relaxation.  The 
attitude  of  the  military  men  toward  music  in 
the  camps  as  well  as  the  part  being  played  by 
John  L.  Gately,  of  the  Gately-Haire  Co.,  Al- 
bany, N.  Y.,  Victor  distributors,  in  placing  Vic- 
trolas in  the  camps,  was  well  set  forth  recently 
in  an  article  in  the  Times  Union  of  Albany, 
N.  Y.,  and  which  said  in  part: 

"Mass  singing  in  camp  life  is  fast  coming  into 
its  own,  and  those  in  authority  see  that  song 
makes  a  good  soldier,  a  better  soldier;  a  tired 
soldier,  a  rested  soldier;  a  depressed  soldier,  a 
cheery  soldier.  And  in  no  way  does  a  group  of 
men  learn  to  sing  more  quickly  than  with  the 
aid  of  a  Victrola  and  records.  Recognizing 
this,  New  York  State  has  generously  furnished 
to  each  of  her  twenty-two  regiments  Victrolas, 
records  and  carrying  cases  of  a  portable  nature. 

"The  Victor  records  selected  are  of  light  mu- 
sic, as  well  as  of  a  patriotic  nature,  and  include 
such  songs  as  "America,"  "Star-Spangled  Ban- 
ner," "Dixie,"  "America,  I  Love  You,"  "We'll 
Never  Let  the  Old  Flag  Fall,"  "My  Own  United 
States,"  "The  Old  Flag  Never  Comes  Down," 
"Battle  Hymn  of  the  Republic,"  "Tramp,  Tramp, 
Tramp,"  "Tenting  To-night,"  "The  Marseil- 
laise," "If  Your  Heart  Keeps  Right,"  "A  Per- 
fect Day,"  "Where  Do  We  Go  From  Here, 
Boys,"  "Good-bye  Broadway,  Hello  France," 
"Keep  the  Home  Fires  Burning,"  etc.  This 
latter  song  was  easily  the  most  popular  at 
Plattsburg  and  Madison  Barracks  this  summer. 

"The  United  States  Commission  on  Training 
Camp  Activities,  as  may  be  guessed  from  its 
name,  has  general  charge  of  all  that  is  done  to 
enliven  life  at  the  training  camps.  This  or- 
ganization is  under  the  war  department,  and  is 
made  up  of  the  following  well-known  men: 
Raymond  Fosdick,  John  R.  Mott,  Joseph  Lee, 
Lee  Hanmer,  Dr.  Charles  P.  Neal,  Thomas  J. 
Howells,  Major  Palmer  E.  Pierce,  Malcolm  Mc- 
Bride  and  Dr.  Joseph  E.  Raycroft. 

"One  plan  reached  calls  for  the  erection  in 
each  training  camp  by  the  commission  of  a  big 
auditorium  capable  of  seating"  5,000  people, 
where  will  be  staged  moving  picture  shows,  the- 
atrical entertainments  and  Victrola  concerts,  etc. 
The  heaviest  purchasing  of  Victrolas  and  rec- 
ords will  be  made  by  two  agencies  to  which  the 
war  department's  commission  has  entrusted  the 
details  of  the  entertainment  program.  One  of 
these  agencies  is  the  Y.  M.  C.  A.,  which  has 
been  engaged  since  the  Spanish-American  War 
in  recreational  activities  at  American  military 
and  navy  posts.  The  other  agency  is  the 
Knights  of  Columbus,  which  made  a  start  dur- 
ing the  recent  operations  on  the  Texas  . border 
in  providing  amusement  centers  for  the  Catholic 
contingent  in  our  military  forces.  Each  of  these 
agencies  will  make  its  own  purchases  of  Vic- 
trolas and  records  in  its  own  way.  Each  is 
well  financed,  too.  The  Y.  M.  C.  A.  has  raised 
$4,000,000  to  provide  buildings  and  outfit  them, 
and  the  Knights  of  Columbus,  it  is  understood, 
will  have  a  couple  of  millions  to  spend. 

"For  use  in  these  buildings,  the  regular  school 
Victrola  is  the  most  practical  outfit,  while  the 
smaller  carrying  case  type  of  Victrola  will  be 
used  for  individual  troops  and  companies. 

"The  stock  outfit  for  these  Y.  M.  C.  A.  build- 
ings also  embraces  fifty  records.  This  means 
that  10,000  records  will  be  needed  for  the  first 
assignment  to  launch  the  recreational  activities 
at  these  centers.  This  is  merely  a  starter.  The 
authorities  make  it  clear  that  they  will  welcome 
donations  of  records  from  any  and  all  sources 
with  no  qualifications  imposed  save  that  the 
records  be  'playable.' 

"Officials  at  Washington  give  it  as  their  opin- 
ion that  frequent  change  of  the  record  library 
at  every  building  or  'hut'  (as  they  term  these 


buildings  in  Europe)  will  be  necessary.  This 
constant  stream  of  new  selections,  they  an- 
ticipate, will  be  secured  in  part  by  purchases 
by  the  men  from  their  own  pay,  and  by  ex- 
changes, but  they  intimate  that  main  reliance 
will  have  to  be  placed  on  contributions  from 
outside  sources. 

"That  the  boys  may  have  plenty  of  good, 
clean  entertainment  is  the  point  in  mind,  to- 
gether with  the  idea  of  fostering  in  them  a  love 
for  singing,  and  it  is  suggested  that  stay-at- 
homes  send  some  acceptable  remembrances  in 
the  form  of  records.  Any  talking  machine 
dealer  will  safeguard  your  present  by  packing 
same  properly  for  parcel  post. 

"The  Victrolas  and  records,  moving  picture 
outfits,  camp  stools,  folding  tables,  portable 
typewriters,  portable  organs  and  college  song 
books,  ordered  for  the  New  York  State  troops, 
are  now  being  delivered.  John  L.  Gately, 
president  of  the  Gately-Haire  Co.,  of  this  city, 
an  officer  in  the  •  Spanish-American  War,  and 
from  his  experience  thoroughly  conversant 
with  the  requirements  of  the  soldiers,  was  con- 
sulted with  regard  to  these  purchases  and  the 
best  selections  were  made  in  all  cases." 


TRADE  NEWS  FROM  PORTLAND,  ORE. 

Monthly  Meeting  of  Association — D.  F.  Johnson 
Organizes  Company — Other  Happenings 


Portland,  Ore.,  October  6. — The  regular  monthly 
meeting  of  the  Portland  Talking  Machine  Deal- 
ers' Association  was  held  at  the  Hazelwood  re- 
cently. The  meeting  was  very  successful,  and 
had  by  far  the  largest  attendance  that  has  yet 
turned  out  in  the  interest  of  better  conditions 
among  the  talking  machine  trade  in  Portland 
and  vicinity. 

After  hearing  reports  from  the  different  com- 
mittees, and  President  Hyatt  had  instructed  the 
new  committees  regarding  their  work,  the  meet- 
ing was  turned  over  to  a  general  discussion  of 
the  problems  facing  the  dealers  of  this  city. 

Herbert  Shoemaker,  manager  of  Sherman, 
Clay  &  Co.'s  wholesale  Victor  department,  has 
joined  the  Radio  branch  of  the  Navy,  and  left 
for  Seattle  on  the  23d  of  last  month. 

G.  F.  Johnson,  at  one  time  manager  of  Sher- 
man, Clay  &  Co.'s  Northwest  branch  stores,  has 
organized  a  company  and  will  do  business  un- 
der the  name  of  the  G.  F.  Johnson  Piano  Co. 
S.  N.  Johnson,  also  formerly  with  Sherman, 
Clay  &  Co.,  will  have  charge  of  the  Victrola  de- 
partment. 

H.  E.  Lindsey,  formerly  with  the  Wiley  B. 
Allen  Co.'s  Los  Angeles  talking  machine  de- 
partment, is  now  on  the  sales  force  of  Sherman, 
Clay  &  Co.'s  store  here. 

H.  A.  Raynor,  recently  connected  with  Byron 
Mauzy,  of  San  Francisco,  is  now  manager  of  the 
Eilers  talking  machine  department  here. 

The  Hyatt  Talking  Machine  Co.,  now  in  the 
Northwestern  Bank  Building,  have  a  very  attrac- 
tive store,  and  their  move  has  proved  to  be  a 
most  profitable  one. 

The  Eilers  Music  House  is  closing  out  their 
Fourth  street  store,  having  disposed  of  their 
Victor  agency  to  the  G.  F.  Johnson  Piano  Co. 

Lipman,  Wolf  &  Co.  are  making  extensive  al- 
terations on  their  sixth  floor  to  accommodate 
their  new  Victrola  department. 

P.  B.  Palmer  is  now  in  charge  of  the  Jennings 
Furniture  Co.'s  Grafonola  department. 

N.  Dumphy,  formerly  with  Eilers,  now  has 
charge  of  the  Bush  &  Lane  talking  machine  de- 
partment. Mr.  Dumphy  reports  a  splendid  busi- 
ness especially  with  the  supreme  Sonora  Model 
retailing  at  $1,000. 


High  Grade  Mica  For  Sale 

Mica  Suitable  for  Making  Phonograph  Discs 

Write  for  samples  and  prices 
J.  BEN  BARRON,  Thomaston,  Ga 
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B.  H.  ROTH  DOUBLES  FLOOR  SPACE 


Victrola  Dealer  in  West  New  York,  N.  J.,  Takes 
Adjoining  Store  and  Installs  New  Department 
— Has  Well  Arranged  Quarters  Which  Have 
Been  Entirely  Redecorated  and  Remodeled 


On  September  28,  B.  H.  Roth,  the  live  wire 
Victor  dealer  of  West  New  York,  N.  J.,  held  a 
formal  opening  of  his  enlarged  store  at  Bergen- 
line  avenue  and  Fourteenth  street,  that  city.  In 
addition  to  practically  doubling  his  floor  space, 
Mr.  Roth  has  also  installed  several  new  depart- 
ments, including  musical  merchandise  and  toys. 

Mr.  Roth  now  occupies  two  stores  on  Ber- 
genline  avenue,  numbers  579,  the  original  store, 
and  581.  The  two  stores  have  been  thrown  to- 
gether, and  altered  to  meet  the  peculiar  de- 
mands of  the  business.  The  entire  store  at  579 
will  be  devoted  exclusively  to  the  sale  of  Vic- 
trolas  and  records,  and  an  excellent  equipment 
of  six  soundproof  booths  has  been  provided  for 
that  purpose.  The  store  is  handsomely  dec- 
orated and  the  woodwork  and  finish  are  in  light 
French  gray.  Plate  glass  has  also  been  used 
generously. 

The  record  stock  room  will  carry  a  large  re- 


B.  H.  Roth 


Mrs.  B.  H  Roth 


serve  stock  of  domestic  and  foreign  records,  the 
latter  being  a  special  feature  of  the  Roth  store, 
large  numbers  of  German,  Swedish,  Polish  and 
Slavish  records  being  sold  annually,  and  a  com- 
paratively large  number  of  Italian  records. 

In  the  new  store  are  found  kodaks,  sporting 
goods,  toys  and  musical  merchandise,  all  at- 
tractively displayed. 

Mr.  Roth  advertised  the  formal  opening  of  his 
large  quarters  very  extensively,  using  full-page 
space  in  the  local  papers,  and  hired  a  Hawaiian 
quartet  to  give  a  concert  in  the  evening.  There 
were  also  souvenirs  for  the  children. 

On  the  opening  night  the  store  took  on  quite 
a  gala  appearance,  a  large  number  of  people  at- 
tended, and  Mr.  Roth's  business  friends,  includ- 
ing a  number  of  local  Victor  jobbers,  sent  hand- 
some floral  pieces  with  expressions  of  their  best 
wishes. 

Mr.  Roth's  chief  assistant  in  the  business  is 
his  wife,  who  in  addition  to  taking  an  active 
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part  in  the  selling  also  looks  after  the  accounts. 

A  quick  automobile  delivery  service  instituted 
by  Mr.  Roth  some  time  ago  has  also  been  a 
big  factor  in  increasing  the  popularity  of  his 
store. 


WM.  MAXWELL'S  NEW  BOOK  ISSUED 

"If  I  Were  Twenty-one,"  by  Vice-President  of 
Thos.  A.  Edison,  Inc.,  Full  of  Valuable  Ma- 
terial for  the  Benefit  of  the  Business  Man 


The  new  book  by  William  Maxwell,  vice- 
president  of  Thos.  A.  Edison,  Inc.,  entitled  "If 
I  Were  Twenty-one,"  has  just  been  issued  by 
Lippincott's,  and  contains  many  inspirational 
business  stories  and  helpful  tips  to  young  and 
old  who  are  playing  the  game.  The  fact  that 
Mr.  Maxwell  is  a  successful  business  executive 
is  reflected  in  the  book,  and  he  has  had  prac- 
tical experience  in  developing  and  directing 
sales  departments  that  make  his  advice  of  much 
value. 

The  object  of  the  book  is  well  set  forth  by 
the  foreword,  which  reads  as  follows: 

"Our  straight-backed  young  men  in  khaki 
have  given  a  new  significance  to  the  words  'If 
I  Were  Twenty-one.' 

"Many  of  you,  who  are  ineligible  to  military 
service  and  accordingly  must  stay  at  home,  will 
have  new  responsibilities  and  new  problems. 
Some  of  you,  who  are  now  privates  in  the  ranks 
of  business,  will  have  the  opportunity  to  be- 
come officers  in  the  great  American  industrial 
army  which  is  to  do  its  part  in  winning  the 
great  war.  If  somewhere  in  this  chronicle  of 
my  own  observations  there  is  something  that 
will  help  you  win  your  shoulder  straps  in  busi- 
ness, I  shall  be  very  much  gratified. 

"War  is  a  grim  business  in  which  clean  living, 
straight  thinking  and  earnest  doing  count  for 


more  than  in  any  other  form  of  human  en- 
deavor. This  book  is  not  a  sermon.  I  do  not 
believe  over  much  in  sermons.  But  I  shall  be 
very  happy  if  somewhere  in  the  following  pages 
there  prove  to  be  a  few  helpful  thoughts  that 
our  boys  of  twenty-one  to  thirty-one  can  apply 
to  the  business  of  being  a  soldier.  And  may  I 
offer  to  every  soldier  reader  a  word  of  advice? 
Don't  think  of  your  enlistment  as  a  slice  of 
time  cut  out  of  your  career.  Think  of  it  rather 
as  a  post-graduate  course  in  character  building. 
When  you  come  back  from  the  war  your  old 
job  may  not  be  waiting  for  you;  but  what  of 
that?  The  loss  of  your  job  may  prove  the  very 
best  thing  that  could  have  happened  to  you. 
If  you  have  been  a  square  peg  in  a  round  hole, 
be  thankful  for  the  chance  to  take  a  fresh  start 
in  life,  and  be  determined  to  start  right.  If 
this  book  helps  you,  it  will  not  have  been  writ- 
ten in  vain." 


THE  COLUMBIA  IN  HOLLAND 


An  Interesting  Photograph  Shows  Delivery  of 
Columbia  Disc  Records  in  Amsterdam 


The  sales  department  of  the  Columbia  Grapho- 
phone  Co.*  New  York,  received  recently  from 
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Shipment  of  Columbia  Records  in  Amsterdam 

the  Columbia  representative  at  Amsterdam,  Hol- 
land, A.  H.  A.  Bakker,  a  photograph  of  un- 
usual interest,  which  is  shown  herewith. 

This  illustration  presents  a  carload  of  Colum- 
bia records  delivered  from  London  to  Mr.  Bak- 
ker's  establishment  last  June.  This  shipment, 
as  Mr.  Bakker  points  out,  was  made  in  spite  of 
U-boats  and  other  shipping  difficulties,  and  as 
it  was  received  in  the  thirty-fourth  month  of 
war,  indicates  that  the  war  has  not  yet  curtailed 
the  demand  for  Columbia  product  in  Holland. 


In  your  daily  labors,  look  up,  out,  forward  or 
onward,  but  never  backward. 
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You  can  talk  superiority  of  tone  and  tone 
control  as  far  as  you  like  when  you  are 
selling  a  Columbia  Grafonola— and  never 
be  afraid  of  over-statement. 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


GRAND  OLD  MAN'  OF  CABINET  TRADE 

Daniel  G.  Williams  Has  Lost  None  of  His 
Punch  After  Two-Score  Years  on  Firing 
Line — Getting  Big  Orders  for  Udell  Cabinets 


One  of  the  most  popular  of  the  veterans  in 
the  cabinet  branch  of  the  trade  is  Daniel  G. 
Williams,  of  the  Udell  Works,  Indianapolis,  who, 
although  he  has  passed  his  seventy-eighth  mile- 
stone, is  as  chipper  and  spry  as  the  best  of  the 
boys,  and  may  truthfully  be  said  to  be  just 
seventy-eight  years  young.  No  trade  gathering 
of  piano  or  talking  machine  men  in  any  section 
of  the  country  is  complete  without  Uncle  Dan 
being  in  evidence,  his  latest  convention  appear- 
ance being  at  the  meeting  of  the  Piano  Mer- 
chants' Association  of  Ohio  in  Dayton  recently. 
He  does  not  press  Udell  cabinets  or  talk  shop, 
but  that  fact  does  not  interfere  with  his  being 
called  upon  to  drag  out  his  order  book  on  fre- 
quent occasions  just  to  oblige  the  dealers.  They 
insist  on  placing  orders,  so  he  just  naturally  has 
to  oblige. 

It  is  reported  that  Uncle  Dan  is  getting  or- 


ders for  Udell  cabinets  just  as  regularly  this 
year  as  he  has  been  for  two-score  years  past, 
and  this  is  looked  upon  as  emphasizing  the  fact 
that  the  Udell  Works  this  year  has  a  great 
line  of  cabinets  for  both  player-piano  rolls  and 
talking  machine  records. 

Certainly  two-score  years  in  the 'trade  have 
not  taken  anything  from  the  selling  punch  of 
the  "grand  old  man"  of  the  cabinet  industry. 
His  example  is  a  worthy  one  for  the  younger 
members  of  the  trade. 


VICTOR  CO.  WARNS  THE  PUBLIC 

In  its  advertisement  which  appears  on  the 
back  covers  of  the  leading  magazines  for  Oc- 
tober, the  Victor  Talking  Machine  Co.  calls  the 
attention  of  the  general  public  to  the  fact  that 
"Victrola"  is  the  registered  trade-mark  of  the 
Victor  Talking  Machine  Co.,  designating  the 
products  of  that  company  only,  and  that  the  use 
of  the  word  "Victrola"  upon  or  in  the  pro- 
motion or  sale  of  any  other  talking  machine  or 
phonograph  product  is  misleading  and  illegal. 


A  CABINET  OPPORTUNITY 


This  is  Your  Opportunity  to  secure  a  splendid 
cabinet,  nicely  polished,  at  very  low  cost. 

Height,  43^4  inches 
Width,  19%  inches 
Depth,    21%  inches 

Beautiful  in  design  and  finish.  Sound  chamber 
scientifically  constructed,  producing  a  wonder- 
fully loud  and  sonorous  tone.  Triple  veneered 
panels,  mahogany  finish,  polished  nickel  trim- 
mings. 

Complete  with  needle  cups  $15.00 

Equipped  with  Tone  Modifier,  50  cents  extra 


Or,  if  you  prefer  it,  we  will  sell  you  this  ma- 
chine fully  equipped  with  powerful  double 
spring  motor,  worm  driven  silent  gears.  12- 
inch  turntable.  Universal  tone  arm  and  sound 
box  plays  all  Disc  Records. 

Completely  equipped   $23.00 

Equipped  with  Tone  Modifier,  50  cents  extra 


Tone  Arms  and 
Sound  Boxes 

(Genuine  Mica) 

Our  new  universal  tone 
arm  and  sound  box,  No. 
3,  has  proven  a  big  suc- 
cess. Has  all  the  desired 
requisites  in  the  way  of 
producing  a  clear,  rich  and 
musical  tone. 


Price  $1.50 

In  Lots  of  One  Thousand 


ANDS  KOCH,  Manufacturer 
296  Broadway  NEW  YORK 


No.  2 
Real  Mica,  95c 
in  100  Lots 
Imitation  Mica,  85c 


MR.  FUHRI  SUCCEEDS  MR.  ECKHARDT 

Has  Been  Appointed  District  Manager  of  Co- 
lumbia Co.'s  Philadelphia  Territory 


W.  C.  Fuhri,  formerly  United  States  manager 
of  the  Columbia  Graphophone  Co.,  New  York, 
and  one  of  the  best-known  members  of  the 
talking  machine  industry,  has  been  appointed 
district  manager  of  the  Philadelphia  territory, 
with  headquarters  at  Philadelphia.  Mr.  Fuhri 
succeeds  Walter  L.  Eckhardt,  who  resigned 
from  the  company's  service  last  week. 

Mr.  Fuhri's  appointment  as  district  manager 
in  Philadelphia  is  a  matter  of  gratification  to 
the  entire  Columbia  organization,  and  to  the 
Columbia  dealers  in  this  territory,  as  he  is  one 
of  the  veterans  of  the  industry,  and  thoroughly 
conversant  with  every  phase  of  talking  machine 
merchandising.  He  assumes  his  new  duties  the 
first  of  the  week. 

The  formal  letter  to  the  sales  force  reads: 

"In  deference  to  his  expressed  preference, 
W.  C.  Fuhri  has  been  appointed  district  man- 
ager, Philadelphia,  the  position  recently  made 
vacant  by  the  resignation  of  W.  L.  Eckhardt. 

"In  thus  electing  to  engage  in  active  per- 
sonal supervision  of  the  sales  of  the  Columbia 
product,  Mr.  Fuhri  is  following  a  cherished  and 
oft-expressed  hope  that  he  might  again  get  back 
on  the  firing  line  where  the  fight  is  hottest  and 
most  interesting. 

"His  long  and  highly  successful  career  in  this 
important,  end  of  our  enterprise  fully  warrants 
the  prediction  that  his  administration  of  the 
Philadelphia  district  will  produce  results  which 
will  make  his  self-chosen  assignment  satisfac- 
tory alike  to  himself  and  the  company." 


MANY  PATRIOTIC  RECORDS  INCLUDED 

Included  in  the  October  list  of  records  just 
issued  by  the  Emerson  Phonograph  Co.  are 
seven  timely  patriotic  records,  a  group  of  pop- 
ular hits,  dance  selections,  standard  and  operatic 
selections.  Many  well-known  artists  are  repre- 
sented in  the  October  bulletin,  among  others 
being  George  L.  Thompson,  Nat  M.  Wills, 
Samuel  Ash,  Henry  Burr,  Harry  Evans,  Ada 
Jones  and  others.  The  Emerson  Phonograph 
Co.  has  had  an  unusual  active  demand  for  its 
recent  record  supplements,  and  the  October  bul- 
letin will  probably  be  a  record-breaker  for  pop- 
ularity. 


NEW  INCORPORATION 

A  certificate  of  incorporation  was  issued  this 
week  to  the  Compactophonograph  Corp.,  of  New 
York  City,  for  the  purpose  of  manufacturing 
talking  machines  and  sound  reproducing  ap- 
pliances. The  capitalization  of  the  concern  is 
$5,000,  the  incorporators  being  A.  Sondheimer, 
H.  Depew  and  S.  D.  Ward. 


"How  do  you  find  your  steak?"  asked  the 
landlady. 

"Just  by  intuition,"  replied  the  Nervy  Boarder, 
"it  is  rarely  large  enough  to  be  visible  to  the 
naked  eye." 
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PATHE  JOBBERS'  CONVENTION  PROVED  MOST  SUCCESSFUL 

Second  Annual  Gathering,  Held  Last  Month,  Attended  by  Prominent  Pathe  Jobbers  From  Every 
Section  of  the  Country — E.  A.  Widmann  Toastmaster  at  Banquet — Fine  Program  Rendered 

were  linked  with  the   Pathe  Freres 


As  noted  in  last  month's  World,  the  second 
annual  convention  of  the  Pathe  Jobbers'  As- 
sociation was  held  on  September  12  at  the  Hotel 
Claridge,  New  York,  and  this  convention  re- 
sulted in  an  invaluable  interchange  of  ideas  and 
thoughts  and  the  permanent  establishment  of 
this  association.  There  were  discussed  at  the 
various  meetings  topics  of  timely  importance, 
and  when  the  conference  ended  each  and  every 
Pathe  jobber  who  was  present  referred  to  the 
meetings  in  glowing  terms  of  praise  and  ap- 
proval. 

From  a  combined  business  and  social  stand- 
point, one  of  the  most  pleasing  features  of  the 
convention  was  the  annual  banquet  held  on 
Thursday  evening  at  the  Hotel  Claridge.  This 
banquet  was  programmed  as  one  of  the  "star" 


interests 

Phonograph  Co.  in  a  way  which  augured  for 
general  and  individual  success. 

Another  interesting  speaker  was  George  W. 
Lyle,  assistant  to  Mr.  Widmann,  who  gave  a 
timely  and  important  talk  on  the  subject  "Pub- 
licity." Mr.  Lyle  gave  a  short  outline  of  the 
company's  plans  for  the  ensuing  year,  emphasiz- 
ing the  fact  that  the  Pathe  Freres  Phonograph 
Co.  will  leave  nothing  undone  to  co-operate 
with  its  jobbers  and  dealers  from  a  publicity 
standpoint. 

Other  speakers  of  the  evening  included  J.  F. 
Collins,  general  sales  manager  of  the  Pathe 
Freres  Phonograph  Co.,  who  spoke  on  the  sub- 
ject, "Retail  Selling";  H.  A.  Harris,  advertising 
manager  of  the  company,  who  gave  the  jobbers 


ognized  as  one  of  the  industry's  foremost  author- 
ities, is  at  present  spending  some  time  in  this 
country,  making  h  i  s 
headquarters  at  the 
Pathe  recording  lab- 
oratory in  New  York. 
He  gave  several  of  his 
popular  "Casey"  num- 
bers in  his  inimitable 
fashion  and  then  sur- 
prised his  audience 
with  a  dramatic  poem 
which  brought  back 
recollections  of  the 
days  when  he  was  a  Jesse  Rosenstein 
prominent  figure  in  Shakespearean  productions. 

Among  those  who  attended  the  banquet  were 
the  following:  G.  E.  Jennings,  Wright  &  Wil- 
helmy,  Omaha,  Neb.;  E.  D.  Bristol,  N.  G.  Bar- 
ber and  R.  B.  Caldwell,  Pathephone  Sales  Co. 
of  New  York;  M.  Meyers,  M.  Seller  &  Co., 


Banquet  of  Pathe  Jobbers'  Association,  Held  at  the  Hotel  Claridge,  New  York,  September  13 


events  of  the  conference,  and  it  certainly  lived 
up  to  its  promise. 

After  the  Pathe  jobbers  and  their  friends  (al! 
of  whom  were  the  guests  of  the  Pathe  Freres 
Phonograph  Co.  at  this  banquet)  had  thorough- 
ly enjoyed  a  special  menu  which  emphasized 
the  culinary  achievements  of  the  Claridge  chef, 
E.  A.  Widmann,  president  of  the  Pathe  Freres 
Phonograph  Co.,  was  introduced  as  toastmaster. 
Mr.  Widmann,  in  accepting  this  honor,  com- 
mented upon  the  fact  that  he  had  been  scheduled 
to  speak  on  "Pathe — The  Company  and  the 
Jobber,"  but  that  in  his  present  post  he  would 


H.  J.  Brennan  G.  E.  Jennings 

be  able  to  forego  making  this  address  and  be 
a  guest  for  the  evening. 

He  then  gave  an  impromptu  talk,  in  which 
every  one  of  the  diners  present  evinced  the  keen- 
est interest.  With  characteristic  wit  and  humor 
Mr.  Widmann  traced  briefly  the  foundation  and 
progress  of  the  Pathe  Freres  Phonograph  Co. 
from  the  days  of  its  earliest  inception  to  the 
present  date.  He  referred  semi-humorously  to 
some  of  the  trials  and  tribulations  which  con- 
fronted the  pioneer  members  of  the  company 
when  they  entered  the  talking  machine  field, 
and,  although  an  element  of  humor  predom- 
inated in  these  reminiscences,  it  was  not 
difficult  to  see  beneath  the  surface  and  quick- 
ly realize  that  the  problems  and  handicaps 
which  Mr.  Widmann  and  his  group  of  loyal 
co-workers  had  surmounted  were  of  vital  im- 
portance and  tremendously  far-reaching  in  their 
scope.  In  closing  Mr.  Widmann  paid  a  well- 
deserved  tribute  to  the  present  body  of  Pathe 
jobbers,  to  whom  he  referred  as  a  corps  of  ag- 
gressive and  progressive  business  men,  whose 


an  idea  of  a  new  window  display  service,  which 
is  now  being  introduced,  and  Otto  Heineman, 
president  of  the  Otto  Heineman  Phonograph 
Supply  Co.,  Inc.,  whose  talk  was  both  reminis- 
cent and  practical,  as  he  told  the  jobbers  some- 
thing of  conditions  abroad,  and  incidentally  re- 
ferred to  the  problems  which  must  be  overcome 
in  the  production  of  talking  machine  motors. 

The  most  pleasing  feature  of  the  banquet  was 
the  appearance  of  three  artists  who  record  for 
the  Pathe  record  library — Eleanor  de  Cisneros, 
the  famous  operatic  soprano;  David  Bispham, 
renowned  baritone,  and  Louis  Winsch,  who  has 
achieved  wide  popularity  as  a  singer  of  novelty 
and  popular  numbers.  These  three  artists  were 
ably  assisted  by  a  portion  of  the  Pathe  "Bijou" 
orchestra. 

W  th  I  er  customary  graciousness  Mine,  de 
C:sneros  entered  heartily  into  the  spirit  of  the 
occasion,  and  in  response  to  the  enthusiastic  ap- 
plause of  the  jobbers  favored  the  diners  with 
several  encores.  Her  singing  of  the  "Star- 
Spangled  Banner"  and  the  "Marseillaise"  evoked 
tumultuous  applause  which  was  probably  heard 
in  points  far  distant  from  the  Claridge. 

David  Bispham  rendered  several  of  his  popu- 
lar selections  in  a  way  which  gave  the  jobbers 
an  adequate  reason  for  the  remarkable  success 
which  this  famous  American  singer  has  achieved. 
Among  the  selections  he  sang  were  Homer's 
"Banjo  Song"  and  "When  the  Boys  Come 
Marching  Home."  The  words  for  the  latter 
were  written  by  John  Hay,  late  Secretary  of  State. 

Mr.  Winsch  favored  the  party  with  a  number 
of  the  popular  novelty  hits  which  he  has  re- 
corded for  the  Pathe  library,  and  which  have  met 
with  a  ready  sale  throughout  the  country. 

One  of  the  pleasing  events  of  the  evening  was 
the  appearance  of  Russell  Hunting,  of  "Casey" 
fame.  Mr.  Hunting,  who  is  recording  director 
for  the  Pathe  interests  abroad,  and  who  is  rec- 


Portland,  Ore.;  Jesse  Rosenstein,  National  Piano 
Co.,  Baltimore,  Md.;  J.  H.  Wheeler,  G.  Sommers 
&  Co.,  St.  Paul,  Minn.;  H.  J.  Brennan,  Pitts- 
burgh Pathephone  Co.,  Pittsburgh,  Pa.;  C.  C. 
Conway,  Hallet  &  Davis  Piano  Co.,  New  York, 
N.  Y.;  J.  W.  Smart,  Williams-Davis-Brooks  & 


J.  W.  Smart  J.  H.  Wheeler 

Hinchman  Sons,  Detroit,  Mich.;  B.  H.  Sanger, 
Rochester  Phonograph  Co.,  Rochester,  N.  Y.; 
Hugo  Ricca  and  Jos.  Schwartz,  Pathephone  Dis- 
tributors Co.,  New  York,  N.  Y.;  J.  Jameson, 
Fischer  Co.,  Cleveland,  O.;  Otto  Heineman,  Otto 
Heineman  Phonograph  Supply  Co.;  the  follow- 
ing officers  and  members  of  the  sales  and  execu- 
tive divisions  of  the  Pathe  Freres  Phonograph 
Co.:  E.  A.  Widmann,  George  W.  Lyle,  H.  T. 
Leeming,  J.  F.  Collins,  Frank  L.  Capps,  J.  F. 
Watters,  T.  E.  LaMontagne,  W.  Herman  Rose, 
W.  H.  Penn,  H.  A.  Harris,  Paul  Mendigal,  D. 
Savinno,  E.  A.  Carter;  and  L.  M.  Robinson, 
The  Talking  Machine  World. 


A  day  in  the  woods  is  a  wonderful  tonic.  A 
walk  to  the  other  side  of  town  will  delight  and 
surprise  you.  Look  for  other  points  of  view. 
Seek  new  sights,  new  experiences. 


Talking  Machine  Hardware 


Lid  Supports 
Needle  Cups 
Needle  Rests 


We  manufacture  all  the  hardware  used  on  these  cabinets 

Sockets 
Tone  Rods 
Knobs,  etc. 

LOWEST  PRICES 


Door  Catches 
Sliding  Casters 
Continuous  Hinges 


BEST  QUALITY 

WEBER-KNAPP  COMPANY 


Jamestown,  N.  Y. 
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STARR  PHONOGRAPH  PROVING  POPULAR  WITH  SOLDIERS 

Pittsburgh  Office  of  the  Starr  Phonograph  Co.  Supplies  Machine  and  Records  for  Eighteenth 
Regiment,  Pennsylvania  National  Guard— Phonograph  Will  Accompany  Troops  Abroad 

Pittsburgh,  Pa.,  October  3. — The  cut  here 


with  shows  several  of  the  members  of  the 
Eighteenth    Regiment,    Pennsylvania  National 


that  the, boys  would  be  well  equipped  when  they 
leave  for  their  training  camp  in  the  South,  after 
which  they  expect  to  sail  shortly  for  France," 


Members  of  Eighteenth  Pennsylvania  Regiment  Listening  to  the  Starr  Phonograph 


Guard,  stationed  in  this  city,  listening  to  a 
Style  II  Starr  phonograph.  The  instrument  was 
sold  to  the  regiment  by  H.  C.  Niles,  secretary 
and  treasurer  of  the  Starr  Phonograph  Co.  of 
Pittsburgh,  a  few  days  ago  and  the  cut  depicts 
the  most  popular  diversion  of  the  khaki-clad 
boys — listening  to  their  favorite  selections.  The 
officer  in  the  foreground  is  Lieutenant  Griffith, 
at  the  right  of  the  instrument  is  Lieutenant  M. 
W.  Keith,  chaplain  of  the  regiment,  and  on  the 
left  is  Major  Allen. 

The  men  grouped  around  the  .instrument  are 
members  of  the  Medical  Corps,  who,  because  of 
their  special  line  of  work,  take  special  interest 
in  the  phonograph  as  a  means  to  study  French, 
which  they  learn  by  means  of  the  phonograph 
records,  in  addition  to  the  texts. 

"A  few  days  ago  one  of  the  officers  purchased 
a  quantity  of  new  records  and  needles  in  order 


said  Mr.  Niles  in  commenting  upon  the  pleasure 
the  boys  derived  from  their  instrument.  "It  is 
their  firm  intention  to  take  the  Starr  with  them 
wherever  they  go,  for  they  say  they  would 
hardly  know  what  to  do  without  it  now.  While 
here  at  their  headquarters  it  certainly  lessened 
the  tediousness  and  hard  work  of  army  life  and 
the  regiment  is  loud  in  its  praise  of  the  Starr." 

The  Starr  Phonograph  Co.  is  the  distributing 
organization  for  Starr  phonographs  and  records 
in  Pittsburgh  and  the  territory  around  that  sec- 
tion of  the  State,  and  has  had  an  unusually  good 
business  during  the  summer  months,  having 
placed  a  large  number  of  Starr  phonographs 
with  the  dealers  in  and  around  Pittsburgh.  Mr. 
Niles,  who  is  in  charge,  was  formerly  advertis- 
ing manager  of  the  Starr  Piano  Co.  of  Rich- 
mond, Ind.,  manufacturers  of  Starr  phonographs 
and  records. 


LARGE  EXPORT  TRADE 


In  Amberola  Phonographs  and  Blue  Amberol 
Records  Reported  by  Thos.  A.  Edison,  Inc. 


Thos.  A.  Edison,  Inc.,  report  that  despite  the 
handicap  of  ocean  freight  rates,  which  are  more 
than  four  or  five  times  higher  than  normal,  to- 
gether with  other  expenses  which  war  condi- 
tions have  created,  the  sale  of  Amberola  phono- 
graphs and  Blue  Amberol  records  is  holding  its 
own  in  the  markets  of  the  world. 


In  a  recent  statement  they  remark:  "It 
may  be  hard  for  some  of  our  friends  to  realize 
that  from  a  small  town  in  the  interior  of  the 
Orange  Free  State,  Africa,  one  of  the  dealers 
has  just  favored  us  with  an  order  for  over 
2,000  Blue  Amberol  records,  while  in  the  far-off 
Dutch  East  Indies  two  new  dealers  have  just 
been  established.  In  the  Eastern  part  of  South 
Africa  the  initial  order  of  a  new  acquisition 
to  our  list  of  dealers  in  the  foreign  field  totaled 
2,350  Blue  Amberol  records. 

"New  Zealand  and  Australia  continue  to  be 


active  purchasers,  and  at  the  present  time  over 
500  Amberola  phonographs  and  more  than  53,000 
Blue  Amberol  records  are  in  New  York,  await- 
ing transfer  to  a  steamer  loading  for  Austral- 
asian ports.  From  such  remote  places  as  the 
Samoa  Islands,  Iceland,  the  African  Gold 
Coast,  British  North  Borneo,  Korea,  etc.,  or- 
ders are  reaching  our  export  division,  and  give 
convincing  evidence  of  the  universal  apprecia- 
tion in  which  the  Amberola  line  is  held  by  clients 
in  foreign  countries." 


TALKING  MACHINE  MEN  MEET 

Local  Organization  of  Retailers  Adopt  Standard 
Form  of  Instalment  Contract  and  New  By- 
Laws — Endorse  Resolution  on  Food  Conserva- 
tion— Want  Fund  to  Buy  Music  for  Soldiers 


The  monthly  meeting  of  the  Talking  Machine 
Men,  Inc.,  was  held  on  Wednesday,  Septem- 
ber 19,  in  the  assembly  rooms  of  the  Mer- 
chants' Association,  in  the  Woolworth  Building. 
J.  T.  Coughlin,  president  of  the  organization, 
opened  the  session,  after  which  the  subjects 
slated  for  discussion  were  brought  forward. 

Lambert  Friedl,  of  the  Columbia  Graphophone 
Co.,  reported  for  the  committee  which  had  been 
appointed  to  draw  up  a  contract  to  be  used  by 
members  of  the  association.  After  some  discus- 
sion a  contract  approved  by  the  committee,  and 
for  which  Mr.  Friedl  gave  the  credit  for  drawing 
up  to  Mr.  Coughlin,  was  adopted.  Ramon  Mon- 
talvo,  Jr.,  who  operates  stores  in  New  Bruns- 
wick and  Perth  Amboy,  N.  J.,  then  submitted  a 
contract  in  card  form,  with  the  agreement  on 
one  side  and  the  record  of  payments  and  other 
information  on  the  opposite  side.  This  was  also 
adopted  by  the  organization,  they  substituting 
their  own  printed  agreement. 

New  by-laws  were  adopted  and  copies  will 
be  printed  and  sent  to  every  member  of  the  body. 
Max  Landay,  chairman  of  the  committee  on 
forming  a  national  organization  of  talking  ma- 
chine dealers,  reported  progress,  although  he 
was  unable  to  attend  the  meeting. 

A  resolution  which  had  been  adopted  on 
August  24  by  the  executive  committee  of  the 
Conference  of  Independent  Retailers  of  the 
Metropolitan  District  was  then  adopted  by  the 
Talking  Machine  Men,  Inc.,  it  providing  that 
they  pledge  their  complete  support  to  all  the 
rules  and  regulations  to  be  formulated  for  the 
economical  distribution  of  foodstuffs.  The  reso- 
lution further  stated:  "We  maintain  that 
standardization  of  prices  on  trade-marked  and 
branded  goods  is  necessary  to  conserve  the  wel- 
fare of  the  public."  The  resolution  also  carried 
several  other  sections  which  should  make  for 
better  business  during  the  war. 

A  committee  composed  of  Irwin  Kurtz,  E.  H. 
Smith  and  Henry  Mielke  was  appointed  to  con- 
fer with  a  number  of  newspapers  to  urge  them 
to  open  up  a  subscription  fund  to  place  talking 
machines  and  records  in  every  company  of 
American  soldiers  now  in  camp  in  different 
parts  of  the  country  and  in  Europe.  It  may  be 
possible,  according  to  some  suggestions,  to  have 
talking  machine  owners  contribute  their  old 
records.  If  this  is  done  many  depleted  libraries 
will  have  to  be  replenished.  The  Talking  Ma- 
chine Men,  Inc.,  will  assist,  in  every  possible 
way,  the  paper  taking  up  the  idea. 


DEALERS 

Send  for  our  "Trial  Proposition"  on  the 
Regina  Hexaphone — the  latest  and  be»t  pay- 
ing popular  priced  coin-operated  instrument 
for  use  in  public  placet. 


211  Marbrldge  Bldg.,  34th  St.  and  Broadway.  New  York  City 

Manufacturers  of  Regina  Music  Boxes;  Reginaphones; 
Coin-operated  Mandolin  Orchestrions;  Vacuum 
Cleaners  and  other  specialties. 


NEEDLES 

WE  MANUFACTURE 

Diamond  needles  (or  Edison 
Sapphire  needles  for  Edison 
Sapphire  needles  for  Pathe 

in  stock  ready  for  delivery 
MERM0D  &  CO.,  505  5th  Ave.,  N.  Y. 


Keep  Your  Record  Stock  with 


Costs  about  $2.00  for  250  record*  for  50  years 
Send  for  QO'page  catalog 

THE  SYRACUSE  WIRE  WORKS. 
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2  GRESHAM  BUILDING,  BASING  HALL  STREET  E.  C.,  LONDON,  W.  LIONEL  STURDY,  MANAGER. 


General  Increase  in  Record  Prices  Made  by  All 
Manufacturers,  the  Increases  Ranging  From 
20  to  33y3  Per  Cent.— Move,  Forced  by  Neces- 
sity, Was  Long  Expected — The  Reasons  Out- 
lined— Needle  Shortage  Becoming  More  Acute 
— Feasibility  of  Repointing  Used  Needles  Dis- 
cussed— Selling  Gramophones  During  Air 
Raids — What  the  New  Record  Lists  Have  to 
Offer — Utilizing  Services  of  Disabled  Soldiers 
in  the  Trade — New  Regulations  Regarding 
Trade  Catalogs — Some  New  Records  by  Mme. 
Clara  Butt — General  Trade  News  of  the  Month 


London,  E.  C,  England,  September  29. — The 
highly  important  news  recently  made  known 
by  the  leading  British  gramophone  rec- 
ord manufacturers  has  created  a  tremendous 
amount  of  interest  and  discussion.  It  refers 
to  an  all-round  increase  in  the  price  of  records. 
The  advance  amounts  in  some  cases  to  as  much 
as  3V/i  per  cent.,  and  in  other  cases  not  less 
than  20  per  cent.  There  has  been  little  or  no 
criticism,  except  of  a  friendly  nature,  and  all 
p'arties  interested  have  accepted  the  makers'  ac- 
tion as  inevitable.  While  the  definite  news  was 
in  itself  rather  sudden,  the  time-notice  between 
the  date  of  the  announcement  and  the  advance 
price  coming  into  force  being  only  three  or 
four  days,  it  caused  no  great  surprise  among 
dealers,  for  the  simple  reason  that  they  had 
been  prepared  of  its  probability  a  considerable 
time  back  by  the  writer,  in  this,  and  other  trade 
journals.'  I  first  took  up  the  question  of  the 
necessity  for  an  increase  in  record  prices  about 
twelve  months  ago,  on  the  ground  that  manu- 
facturing costs  were  rising  to  such  a  height  that 
it  was  essential.  As  far  back  as  our  October, 
1916,  issue,  the  pertinent  question  was  asked: 


"Is  the  18-penny  record  doomed?"  since  when 
the  subject  has  been  continuously  discussed  in 
these  columns.  In  the  issue  for  May  I  took  up 
a  definite  line.  The  actual  present  increase  in 
the  price  of  18-penny  discs  was  then  forecast 
to  a  penny.  This,  in  conjunction  with  the  ten- 
tative second  price-advance  by  the  Columbia  and 
Winner  companies  a  few  weeks  ago,  partly  pre- 
pared the  trade  for  what  follows.  The  element 
of  surprise  is  therefore  non-existent,  and  all 
dealers  sufficiently  alive  to  the  importance  of 
reading  The  Talking  Machine  World  will  once 
again  appreciate  the  value  of  the  information 
therein  conveyed  anent  likely  future  actions  by 
different  firms. 

The  official  details  of  the  various  price  in- 
creases which  came  into  force  September  3  are 
as  follows: 

"His  Master's  Voice. — Plum  label  records,  10- 
inch,  double,  old  price  2s.  6d.,  new  price  3s. 
12-inch  double,  old  price  4s.,  new  price  5s.  All 
other  denominations  remain  at  the  same  price 
as  heretofore. 

The  Columbia  Co. — 10-inch  double  dark  blue 
label  Columbia  records  from  2s.  6d.  to  3s.; 
12-inch  double  from  4s.  to  5s.;  Regal  records 
from  Is.  8d.  to  2s.  No  price  change  in  other 
of  this  firm's  records. 

The  Winner  Record  Co. — Estimate  the  in- 
crease in  the  cost  of  all  materials  and  manu- 
facturing expenses  at  quite  three  times  pre-war 
prices,  and  therefore  announce  that  their  records 
are  increased  from  Is.  8d.  to  2s.  each. 

The  British  Zonophone  Co.  make  a  somewhat 
similar  announcement  as  the  other  firms,  the 
price  increase  in  their  records  being  6d. — that 
is  from  Is.  6d.  to  2s.  for  the  10-inch  double,  for 
the  12-inch  double  from  2s.  6d.  to  3s.  6d.,  and 


the  new  price  for  the  10-inch  double  Celebrity 
record  is  3s. 

Coliseum  Record. — 10-inch  double-sided  Is. 
8d.  (old  price  Is.  6d.),  12-inch  double  3s.  (old 
price  2s.  6d.). 

It  may  be  observed  that  other  record  com- 
panies are  expected  to  follow  suit,  although  per- 
haps not  to  the  same  extent  as  the  first  four 
price-alterations  mentioned  above. 

The  Reasons  Outlined 

These  price  changes  are  in  alignment  with 
the  times,  and  when  the  facts  leading  up  to  it 
are  fully  considered  I  am  of  the  opinion  that 
there  can  be  no  serious  objection  by  either  the 
dealer  or  the  public.  One  is,  indeed,  moved  to 
express  surprise  that  the  gramophone  trade  has 
for  so  long  remained  an  exception  to  the  uni- 
versal upward  trend  of  prices  in  pretty  well  all 
industries.  This  fact  in  itself  suggests  the  good 
faith  of  manufacturers  in  that  they  have  only 
raised  their  prices  under  the  compulsion  of 
necessity.  And  what  is  that  necessity?  I  be- 
lieve that  most  dealers  are  fully  acquainted  with 
the  circumstances,  but  for  the  benefit  of  those 
who  are  not  I  will  briefly  outline  the  condi- 
tions which  have  forced  the  hands  of  record 
manufacturers  to  the  action  in  question.  Let 
us  take  a  retrospective  survey.  Three  years  ago 
(what  an  eternity  it  seems  I)  the  gramophone 
trade  was  itself  at  war.  Several  blows  were 
taken  and  given,  the  combatants  being  then  as 
now  British  vs.  German.  It  was  a  trade  war 
instigated  by  the  latter  with  the  introduction 
of  cheap  records.  British  manufacturers  ac- 
cepted the  challenge,  and  had  it  not  been  for 
the  great  catastrophe  which  soon  after  fell  upon 
the  world,  we  have  no  doubt  whatever  would 
(Continued  on  page  132) 
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DENMARK:  Skandlnavlsk  Grammophon-Akti- 
eselskab,  Frlhaynen,  Copenhagen. 

FRANCE:  Cle.  Franchise  du  Gramophone,  116 
Boulevard  Richard  Lenoir,  Place  de  la  R£pub- 
llque,  Paris. 

SPAIN:  Compafila  del  Gramfifono,  56-58  Balmes, 
Barcelona. 

SWEDEN:  Skandlnavlska  Grammophon-Aktle- 
bolaget,  Drottnlng  Gatan  No.  47,  Stockholm. 

RUSSIA:  The  Gramophone  Co.,  Ltd.,  45,  Nevsky 
Prospect,  Petrograd  (Petersburg) ;  No.  1 
Solyanka,  Solyanol  Dvor,  Moscow;  9,  Golorlnsky 
Prospect,  Tiflls;  Nowy-Swlat  30,  Warsaw;  83, 
Alexandrowskaya  Ulitsa,  Riga;  11  Mlchallovskaya 
Ulltsa,  Baku. 

INDIA:  The  Gramophone  Co.,  Ltd.,  139,  Bal- 
liagbatta  Road,  Calcutta;  7,  Bell  Lane,  Fort, 
Bombay. 


Great  Britain  : 


AUSTRALIA:  S.  Hoffnung  &  Co.,  Ltd.,  Sole 
Concessionaries  of  The  Gramophone  Company, 
Limited,  163,  Pitt  Street,  Sydney. 

NEW  ZEALAND:  Gramophontum,  Ltd.,  118-120 
Victoria  Street,  Wellington. 

SOUTH  AFRICA:  Darter  &  Sons,  Post  Box  174, 
Capetown;  Mackay  Bros.,  Post  Box  251,  Johannes- 
burg; Mackay  Bros.  &  McMahon,  Post  Box  419, 
Durban ;  Ivan  H.  Haarburger,  Post  Box  105, 
Bloemfontein ;  Franz  Moeller,  Post  Box  108,  Bast 
London;  B.  J.  Ewlns  &  Co.,  Post  Box  86,  Queens- 
town;  Handel  House,  Klmberley;  Laurence  Sc 
Cope,  Post  Box  132,  Buluwayo;  The  Argus  Co., 
Salisbury. 

EAST    AFRICA:      Bay  ley     &    Co.,  Lourenio 

Marques. 

HOLLAND:   American  Import  Co.,  22a,  Amsterd 

Veerkade,  The  Hague. 

ITALY:   A.  Bossl  &  Co.,  Via  Crenel  2,  Milan. 
EGYPT   (Also  for  the  Soudan,  Greece  and  the 
Ottoman  Empire) :    K.  Fr.  Vogel,  Po»t  Box  414, 

Alexandria. 
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have  demonstrated  their  superiority  in  this  com- 
mercial fight.  So  far  as  it  went,  the  culmina- 
tion was  a  flood  of  double-sided  records  at  the 
all-round  unprofitable  price,  even  for  pre-war 
days,  of  13  pence  and  in  some  instances  a  shill- 
ing. With  the  opening  of  hostilities,  the  Ger- 
man record  menace  disappeared.  But  a  good 
deal  of  mischief  had  been  done,  and  a  state  of 
mutual  distrust  existed  at  this  time  between 
British  manufacturers,  with  the  result  that  it 
took  some  months  before  they  themselves 
dropped  the  very  cheap  record,  notwithstanding 
the  repeated  advice  of  a  united  trade  press. 

This  seeming  transgression  from  the  subject 
is  purposely  introduced  in  order  to  illustrate 
what  has  long  been  a  crying  shame — the  then 
lack  of  unity  and  common  action,  in  contrast 
with  the  position  to-day,  when  by  this  general 
price  increase  is  demonstrated  that  for  which 
the  writer  has  for  so  long  fought — co-operation. 
Unity  is  strength.  I  trust  the  excellent  ex- 
ample, not  of  the  price  increase  in  itself  so-  much 
as  what  it  means,  in  the  exercise  of  a  common 
thought  for  the  good  of  the  trade,  will  be  the 
foundation  for  an  extension  of  co-operative  ac- 
tion among  British  manufacturers  for  the  pro- 
tection of  their  own  markets. 

The  reader  will  doubtless  appreciate  that  these 
price  alterations  have  been  made  possible  by  a 
straight  talk  between  our  record  manufacturers. 
Doubtless  in  good  faith,  they  have  long  held 
aloof  on  the  price  question.  It  has  been  a  grow- 
ingly  sharp  thorn  ever  since  war  broke  out. 

As  to  the  increased  cost  of  record  manufac- 
turing, perhaps  the  greatest  consideration  in  the 
necessity  for  a  retail  price-rise  is  the  enormous 
advance  in  the  cost  of  materials.  Shellac — the 
main  ingredient — is  the  biggest  item.  This  has 
increased  hundreds  per  cent.  Then  there  is 
wax,  and — for  the  matrices — copper,  which  are 
increasingly  expensive  items,  apart  from  their 
scarcity,  and  other  ingredients  have  gone  up 
in  price  proportionately. 

Inland  and  overseas  charges  for  the  transit 


and  insurance  of  goods  have  been  upward  all 
the  time,  until  to-day  it  is  a  serious  item.  Since 
the  commencement  of  last  year,  too,  record 
manufacturers  have  had  to  face  many  difficulties 
in  connection  with  the  labor  question.  Skilled 
record  makers,  mainly  of  the  young,  energetic 
type,  were  gradually  "called  up,"  and  at  one 
time  the  difficulty  of  finding  suitable  substitutes 
to  keep  up  a  reasonable  output  became  quite 
acute.  Now  women  have  been  trained  for  the 
job,  and  they  are  accomplishing  the  task  with 
credit  to  themselves  and  their  work,  but  it 
costs  more  by  their  employment,  I  believe,  to 
produce  finished  records  than  by  the  labor  of 
men.  The  reasons  need  not  be  entered  upon 
here.  It  is  sufficient  to  observe  that,  from  the 
labor  viewpoint  alone,  the  manufacturing  cost 
of  records  has,  on  a  conservative  estimate,  been 
increased  by  at  least  IS  per  cent,  over  pre-war 
rates.  In  general,  too,  everything  a  manufac- 
turer touches,  from  packing  to  carriage  rates, 
is  costing  more.  And  overhead  charges  are 
not  the  least. 

Enough  has  been  said,  perhaps,  in  explanation 
of  "necessity"  as  the  sole  reason  for  the  in- 
creased cost  of  records.  It  is  obvious  that  it 
could  not  be  otherwise,  for  at  the  old  prices 
manufacturers'  profit  had  gradually  but  surely 
dwindled  down  until,  in  truth,  it  had  reached 
the  vanishing  point. 

Its  Effect  Upon  Sales 

It  appears  that  some  dealers  (though  in  the 
minority)  think  that  the  effect  of  the  price  in- 
creases will  militate  against  sales.  Personally, 
I  do  not  think  so — I  am  of  the  opinion  that  the 
higher  charge  for  the  popular  records  will  not 
materially  lessen  demand.  It  must  be  remem- 
bered that,  broadly  speaking,  the  class  of  buy- 
ers most  interested  is  of  the  industrial  com- 
munity, in  which  money  is  by  no  means  tight. 
Evidence  of  this  is  not  wanting,  in  that  18-penny 
record  manufacturers  have  for  long  been  hard 
pressed  to  meet  the  enormous  demand.  Rec- 
ords have  been  bought;  not  sold.    That  is  the 


simple  truth.  Even  if  this  state  of  things  is 
somewhat  reversed  by  reason  of  the  price 
change,  it  will  be  all  to  the  good.  My  anticipa- 
tion is  that  there  will  be  little  or  no  greater 
difficulty  in  selling  a  ten-inch  quality  record  for 
two  shillings  than  there  was  in  selling  it  for 
6d.  less. 

Price  Maintenance  Essential 

It  should  be  noted  that  the  new  retail  prices 
must  not  be  undercut.  To  do  so  would  either 
be  an  infringement  of  patent  rights  or  of  a 
price  maintenance  agreement,  according  to  the 
make  of  record.  This  welcome  warning  will  be 
accepted  by  all  responsible  dealers  as  a  sign 
of  good  faith  on  the  part  of  manufacturers.  It 
is  evidence  of  a  determination  to  protect  the 
dealer  against  the  dabbler,  who  is  the  chief  de- 
linquent in  underselling.  Price-maintenance  is 
the  very  foundation  of  good  trade,  and  it  is 
up  to  all  retailers  to  assist  by  every  means 
at  their  disposal  in  squashing  the  price  cutter. 
In  Perspective 

In  each  case  the  dealer  has  been  asked  to 
make  a  return  of  his  record  stocks,  in  order 
that  in  the  event  of  manufacturers  being  able 
to  reduce  prices  when  normal  conditions  re- 
turn, they  may  be  in  a  position  to  decide  upon 
any  adjustment  with  regard  to  the  stocks  then 
held,  which  they  may  think  fit  to  make,  in  favor 
of  those  dealers  who  forward  the  required 
reform. 

Finally,  it  is  good  to  be  able  to  congratulate 
the  manufacturers  concerned  on  their  wisdom 
in  adopting  a  generous  policy  towards  the 
dealer.  The  extra  charge  is  borne  by  the  public, 
and  the  profit-difference  appears  to  be  fairly 
equally  divided  between  the  three  sections  of 
the  trade  engaged  in  the  production,  distribution 
and  selling  side,  i.  e.,  manufacturer,  factor  and 
dealer.    This  is  as  it  should  be. 

Of  interest,  too,  is  the  fact  that  the  increased 
cost  of  copyright  stamps  will  be  borne  by  the 
manufacturer. 

And  now,  Mr.  Dealer,  get  busy,  bring  to  bear 
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all  your  energy  and  enterprise  towards  making 

the  season  ahead  a  record  one. 

The  Needle  Supply  Shortage — Situation  Acute 

The  prospects  of  the  needle  supply  situation 
show  little  sign  of  improvement;  in  fact,  it  is 
unfortunately  all  to  the  contrary.  A  further  im- 
petus has  been  given  to  the  seriousness  of  the 
subject  by  the  recent  pronouncement  of  the 
government,  through  the  Music  Trades'  Com- 
mittee, that  crucible  cast  steel  can  only  be  al- 
lowed the  trade  in  quantities  sufficient  to  manu- 
facture needles  for  the  supply  of  military  and 
naval  requirements  at  the  hospitals,  convales- 
cent camps,  Y.  M.  C.  A.  huts,  warships,  etc. 
It  is  an  unpalatable  ruling,  and  is  considered 
by  the  trade  as  somewhat  arbitrary  in  view  of 
the  comparatively  small  quantity  of  steel  re- 
quired to  meet  the  needle  demands.  Energetic 
representations  made  in  official  quarters  have 
so  far  failed  in  moving  the  powers  that  be  to 
relax.  The  incontrovertible  answer  given  that 
the  demands  of  war  articles  and  fighting  ap- 
pliances must  take  precedence  is  a  consideration 
that  no  loyal  Englishman  can  ignore.  It  must 
be  remembered  that  although  the  world's  foun- 
dries have  increased  their  production  of  steel 
enormously,  the  output  still  falls  substantially 
short  of  actual  needs.  In  every  war-industry 
the  call  for  steel,  and  yet  more  steel,  tends 
rather  to  increase,  and  certainly  shows  no  sign 
whatever  of  diminishing.  We  cannot  overlook 
this  fact.  If  the  Government  has  seen  fit  to 
limit  its  use  for  all  purposes  other  than  those 
directly  connected  with  the  titanic  struggle  for 
the  suppression  of  unprovoked  Prussian  Autoc- 
racy, our  democratic  trade  will  not  fail  to  ap- 
preciate that  any  official  action  which  at  first 
glance  seems  somewhat  harsh,  is  in  reality  a 
blessing  in  disguise.  The  gramophone  trade,  by 
its  loyal  attitude  towards  the  matter  in  ques- 
tion is  not  thereby  deprived  of  seeking  an  alter- 
native. Scrap  shell  steel  has  been  suggested 
but,  I  think,  has  been  found  not  practical  for 
use  in  the  manufacture  of  such  articles  as 
needles,  in  which  the  highest  grade  mineral  in- 
gredients are  necessary,  aside  from  the  fact 
that  its  composition  does  not  lend  itself  to  the 
required  treatment  in  the  production  of  finely 
tempered  steel  wire.  It  is,  however,  essentially 
necessary  in  view  of  the  shortage  of  needle 
stocks  to  meet  the  situation  somehow  if  the 
gramophone  trade  is  to  be  maintained.  How 
best  this  can  be  done  is  more  a  matter  for  the 
needle  manufacturers  themselves  than  for  the 
writer.  But  it  may  not  be  out  of  place  to  re- 
mark that  I  have  made  certain  enquiries  with 
a  view  to  the  utilization  of  the  millions  of  used 
needles  which  now  amount  to  so  much  waste. 
The  suggestion  put  forward  for  their  collection 
and  return  is  that  the  dealer  allow  the  user, 
say,  2s.  for  every  box  of  200,  and  the  manufac- 
turer or  merchant  allow  the  dealer  3d.,  against 
the  purchase  of  a  new  box.  Thus  the  buyers' 
rebate  would  be  2d.,  and  the  dealers'  Id.  It  is 
not  an  amount  commensurate,  perhaps,  with  the 
trouble  involved  and  cannot  be  regarded  as  pay- 


ment thereof.  It's  only  justification  is  of 
course  the  fact  that  any  dearth  of  needles  would 
react  disastrously  upon  sales.  This  potent  fact 
is  too  self-evident  to  call  for  argument,  and 
every  section  of  the  trade  will  appreciate  its  im- 
portance, as  will  the  public  once  they  are  made 
acquainted  with  the  facts  of  the  case. 
A  Matter  for  the  British  Music  Trade  Committee 

To  my  mind  this  is  a  matter  for  the  serious 
attention  of  the  British  Music  Trade  Commit- 
tee and  its  members  who  should  agree  to  bear 
the  expense  of  window  cards  announcing  the 
offer  and  explaining  the  position.  Dealers 
would  gladly  give  such  cards,  if  attractively 
designed,  "a  place  in  the  sun."  The  dealer's 
returns  of  used  needles  should  be  made  monthly 
to  his  factor  and  credit  given  accordingly,  in- 
cluding postage  dues.  The  question  arises, 
would  the  public  need  a  greater  incentive  than 
2d.  rebate  for  every  box  of  used  needles  against 
the  purchase  of  a  new  box?  I  think  not.  And 
for  this  reason — owing  to  the  business  end  of 
a  needle  being  sharp  enough,  after  use,  to  cause 
trouble  if  left  about,  the  general  practice  is  to 
deposit  them  in  a  suitable  receptacle  until  quite 
a  lot  are  collected,  and  then  to  throw  them  in 
the  dust  bin.  The  collection  starts,  then,  auto- 
matically, with  the  user,  which  is  more  than 
half  the  battle.  Once  get  those  needles  to  the 
dealer  and  the  rest  is  plain  sailing.  The  pros- 
pects of  so  doing  are  good  enough  to  warrant 
it  being  given  a  thorough  trial. 

Used  Needles  Can  Be  Resharpened 

Can  used  needles  be  repointed?  In  taking 
up  this  matter  I  felt  that  its  success  entirely  de- 
pended on  an  affirmative  answer  to  that  ques- 
tion. It  was  brought  to  the  attention  of  one 
of  the  largest  British  needle  manufacturers, 
J.  Stead  &  Co.,  Ltd.,  of  Sheffield,  whose  reply, 
as  hereunder,  is  distinctly  encouraging. 

"Dear  Sir:  I  have  read  your  artlcie  on  'The 
Dearth  of  Needles.'  As  you  say  there  are  no 
technical  difficulties  in  the  way  of  repointing 
used  needles;  it  is  entirely  a  question  as  to 
how  much  the  public  will  pay  for  needles. 
There  is  no  machine  made  that  would  repoint 
used  needles,  and  under  the  circumstances  it 
is  not  worth  while  trying  to  invent  such  a  ma- 
chine. These  needles  would,  therefore,  have 
to  be  pointed  by  hand.    I  estimate  the  cost  in 

this  way  would  be    per  thousand  needles. 

I  think  my  firm  would  be  willing  to  try  a  mil- 
lion at  this  price.  If  the  old  needles  could  be 
got  at  the  price  you  estimate,  they  could  be 
retailed  at  Is.  per  box  of  200.  They  would  be 
about  as  good  as  average  needles.    Yours  truly, 

"J.  Stead." 

I  omit  Mr.  Stead's  quotation  for  obvious  rea- 
sons. There  is  the  idea;  what  is  the  opinion  of 
the  trade? 

Apropos  of  this  subject,  "H.  M.  V."  agents 
have  received  a  notice  from  the  Gramophone 
Co.,  Ltd.,  asking  them  to  keep  special  note, 
and  make  a  monthly  return  of  needle  sales  to 
Army  and  Navy  institutions,  etc.  With  this  in- 
formation in  their  possession,  the  company  ex- 
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presses  the  hope  of  being  able  to  make  sup- 
plies for  that  special  purpose,  plus  the  dealers' 
ordinary  requirements. 

Sell  Forty  Guinea  Gramophone  Amid  Bombs 

A  remarkable  instance  of  sang  froid  was  dis- 
played by  the  chief  lady  assistant  at  the  Edison 
Bell  Cranbourn  street  show  rooms,  on  the  occa- 
sion of  a  recent  Hun  air  raid  over  London. 
At  the  time  she  was  engaged  with  a  prospective 
customer  for  a  40  guinea  instrument,  and  al- 
though the  customer  was  anxious  to  seek  safer 
quarters,  she  succeeded  in  clinching  the  sale, 
the  while  bombs  were  exploding  and  shells 
bursting  overhead!  We  not  only  congratulate 
the  courageous  damsel  concerned,  but  also  con- 
gratulate the  company  upon  its  possession  of 
such  a  clever  saleswoman. 

Curiously,  too,  Mr.  Hesse,  the  musical  di- 
rector, happened  at  the  time  to  play  on  the 
piano  "Where  Did  That  One  Go  To?" 
A  Fine  Winner  Program 

The  latest  Winner  list  bespeaks  progress. 
The  company  seems  to  offer  something  new 
each  month,  and  in  point  of  general  quality, 
Winner  records  show  constant  improvement,  if 
that  be  possible  with  such  a  high  class  produc- 
tion. On  the  supplement  now  under  mention 
is  listed  a  charming  variety  of  vocal  and  in- 
strumental titles.  A  particularly  attractive  one 
is  No.  3149,  bearing  "My  Hawaiian  Butterfly" 
and  ''Ideal  Girl,  Waltz,"  by  the  guitar  execu- 
tants, Lady  Chetwynd  and  Luvaun,  the  latter  a 
native  musician  from  Honolulu.  These  artists 
have  played  their  exquisite  Hawaiian  music  be- 
fore many  an  American  audience.  My  readers 
will  therefore  recognize  in  this  record,  which  is 
exceedingly  well  recorded,  a  real  sales-winner. 
{Continued  on  page  134) 
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FROM  OUR  LONDON  HEADQUARTERS— (Continued  from  page  133) 


Other  special  records  in  the  list  carry  popular 
selections  by  the  First  Life  Guards,  Billy  Whit- 
lock  (xylophone),  Oily  Oakley  (banjo),  Marie 
Roslyn  (accordion),  Ivor  Foster,  Ernie  Mayme, 
the  Two  Bobs  (all  exclusive  and  winners),  the 
Elliotts,  Rita  Squire  and  others  of  equal  emi- 
nence. 

In  drawing  my  attention  to  the  quality  of 
this  list,  as  well  he  may,  Mr.  Percy  Willis,  the 
company's  sales  manager,  stated  that  the  sales 
of  Winner  records  were  very  much  in  advance 
of  even  this  time  last  year,  and  that,  in  fact,  the 
demand  was  really  heavier  than  the  supply  and 
this  notwithstanding  the  recent  price  increase. 
In  connection  with  the  latter  action,  I  learn  that 
although  the  company  offered  to  cancel  any 
dealers'  order  in  hand,  not  one  single  cancela- 
tion has  been  received. 
The  Latest  "His  Master's  Voice"  Records 
The  Gramophone  Co.'s  recent  supplementary 
issues  represent  a  diversified  and  high-class  pro- 
gram of  vocal  and  instrumental  numbers  that 
for  quality  and  talent  is  second  to  none.  Of 
interest  especially  to  my  American  readers  is 
parts  one  and  two  (continued)  of  "Fantasy  on 
American  National  Airs,"  a  superb  12-inch 
double  played  by  the  Band  of  H.  M.  Coldstream 
Guards— a  combination  of  military  instrumen- 
talists which  may  truly  be  said  to  know  no  equal. 
There  is  a  nice  choice  of  special  orchestral  num- 
bers, the  executants  being  the  Royal  Albert 
Hall  Orchestra,  and  the  Symphony  Orchestra, 
the  Mayfair,  and  other  similar  organizations  of 
the  lighter  musical  class.  Solo  instrumentalists 
include  Mischa  Elman  (violin),  C.  Warwick 
Evans  ('cello),  Miss  Irene  Scharrer  (piano), 
Miss  Mary  Law  (violin),  and  Fred  Van  Eps 
(banjo).  The  vocal  numbers  are  rich  in  variety 
and  range  from  the  severely  classical  to  the 
better  class  comic  items.  It  will  be  sufficient 
perhaps  to  mention  a  few  of  the  artists  as  a 
guide  to  the  splendid  quality  of  the  musical  fare 


provided:  Caruso,  Alma  Gluck,  Robert  Rad- 
ford, Harry  Lauder,  Margaret  Cooper,  Ruth 
Vincent,  Harry  Dearth,  Hubert  Eisdell,  Lizzie 
Hunter,  Murray's  Savoy  Quartet,  the  Gresham 
Singers,  etc.  It  will  be  seen  by  the  foregoing 
that  the  magnificent  standard  for  which  "His 
Master's  Voice"  is  so  famous  has  in  no  wise  suf- 
fered by  reason  of  wartimes. 

The  Eclipse  of  the  Gramophone 

Another  example  of  the  value  of  sound  re- 
production has  recently  come  under  notice.  At 
one  of  the  Rail-heads  on  the  Suez  Canal  sol- 
diers in  the.  trenches  miles  away  were,  by  spe- 
cial arrangement,  able  to  enjoy  over  the  tele- 
phone, a  fine  entertainment  given  by  Miss  Lena 
Ashwell's  Concert  Party. 

Finding  Trades  for  British  Prisoners 

A  variety  of  schemes  has  been  put  forward . 
for  the  training  of  British  prisoners  upon  their 
return  home  from  Switzerland  and  Holland. 
There  is  ample  scope  for  them  in  the  musical 
instrument  industry  and  it  has  been  stated  that 
a  number  of  pianoforte  and  other  musical  in- 
strument firms  have  offered  to  teach  the  men 
and  employ  them  on  return  to  this  country. 
For  certain  trades  classes  conducted  by  trained 
teachers  sent  out  from  England  are  also  to  be 
started. 

Apropos  the  above  I  learn  that  a  scheme  has 
been  approved  by  the  Watsall  Town  Council  for 
the  erection,  at  a  cost  of  between  £3,000  and 
£5,000,  of  a  factory  for  teaching  disabled  sol- 
diers and  sailors  to  make  musical  instruments 
formerly  produced  in  large  quantities  by  Ger- 
many. v 

Popular  Titles  on  Columbia 

In  addition  to  the  usual  standard  and  better 
class  musical  selections,  the'  Columbia  Septem- 
ber supplement  offers  a  full  measure  of  the 
more  popular  element  in  records,  as  for  in- 
stance, "Hello,  My  Dearie,"  from  "Zig-Zag," 
and  "Let  the  Great  Big  World  Keep  Turning," 


by  the  inimitable  Jacob's  Trocaderians;  Ciro's 
(Banjo)  Orchestra  in  "Fancy  You  Fancying 
Me,"  "Walkin'  the  Dog,"  and  "Loading  Up  the 
Mandy  Lee,"  and  a  fine  vocal  record  of  two 
hits,  "A  Ring  and  a  Sprig  of  White  Heather," 
and  "When  I  Held  You  in  My  Arms,  Acushla 
Mine."  There  is  Al  Jolson  in  a  new  success, 
"Now  He's  Got  Such  a  Beautiful  Girl,"  and  the 
Knickerbocker  Male  Quartet  (with  guitar  ac- 
companiment) in  "Laddie  Kaddie  Kiddie  Kaddie 
Koo." 

Columbia  Again  Records  Mme.  Clara  Butt 

The  Columbia  Co.  announces  a  splendid  rec- 
ord by  Mme.  Clara  Butt.  It  is  the  grand  opera 
air  of  "Che  faro  senza  Euridice,"  from  Gluck's 
"Orfeo."  Its  interest  centers  on  the  fact  that  this 
famous  song  was  rendered  by  Mme.  Clara  Butt 
upon  her  first  appearance  at  a  students'  perform- 
ance of  "Orpheus"  at  the  Lyceum  Theatre. 
Though  it  has  not  figured  largely  in  her  concert 
repertoire,  it  is  an  air  in  which  the  great  Eng- 
lish contralto  is  heard  at  her  best.  The  render- 
ing is  an  original  and  a  great  one. 

New  Rate  for  Goods  to  the  Emerald  Isle 

The  Board  of  Trade  has  ordered  that  the 
charges  at  present  in  force  for  carrying  mer- 
chandise on  the  sea  portion  of  the  journey  be- 
tween Great  Britain  and  Ireland  shall  be  in- 
creased by  an  amount  not  exceeding  7s.  6d. 
per  ton. 

A  New  Order  Anent  Issue  of  Trade  Catalogs 

Power  is  now  given  under  a  general  license 
by  the  Board  of  Trade  for  the  issue  and  des- 
patch of  tradesmen's  catalogs  and  price  lists, 
and  all  classes  of  advertising  circulars  between 
August  and  January  31  next,  to  the  extent  of 
one-third  only  of  the  weight  of  paper  used  for 
the  tradesmen's  catalogs  and  price  lists  and  ad- 
vertising circulars  issued  by  them  between  Au- 
gust, 1916,  and  January,  1917.  Tradesmen's 
catalogs  and  price  lists,  or  advertising  circulars, 
despatched  by  any  person  in  response  to  a  re- 
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quest  in  writing  must  be  reckoned  as  part  of 
the  total  weight  of  paper  that  is  allowed  to  be 
used  under  the  license. 

Zonophone — Price  and  Quality  Up 
To  inaugurate  the  new  price  advance  an  extra 
special  list  is  issued  by  the  British  Zonophone 
Co.  It  is  an  excellent  send-off.  Among  the  is- 
sues in  the  2s.  series  we  notice  some  attractive 
numbers  by  the  Black  Diamond  Band,  a  par- 
ticularly captivating  record  being  Parts  I  and  II 
of  Rossini's  "Tancredi  Overture,"  as  also  are 
the  two  marches,  "Sambre  et  Meuse,"  and 
"Great  Little  Army  March."  There  is  a  wealth 
of  vocal  issues,  comprising  favorite  titles  by 
Sydney  Coltham,  Ernest  Pike,  Harold  Wilde, 
Hatherley  Clarke,  etc.  Special  mention  should 
be  made  of  record  1794,  carrying  "A  Perfect 
Day,"    and    the    all-popular    "God    Send  You 


Back  to  Me,"  by  Ernest  Pike  and  Peter  Daw- 
son. Among  the  instrumental  numbers  are  to 
be  noted  some  pleasing  "Morceaux,"  by  Jan 
Linden  ('cello,  with  piano),  and  "Juan  Akoni" 
(ukulele,  with  piano).  The  celebrity  series 
itimizes  special  numbers  by  Miss  Elizabeth 
Newbold,  Robert  Radford  and  Harry  Lauder. 
Six  fine  records  (twelve  titles) — -vocal  and  in- 
strumental, are  listen  on  the  12-inch  program. 
The  whole  list  throughout  is  of  the  highest 
quality  in  artistic  talent  and  recording,  and  one 
is  forced  to  the  conclusion  that  on  those 
grounds  alone  the  price  increases  are  more  than 
justified. 

New  "Popular"  Record  Catalog 

A  new  complete  catalog  of  the  "Popular"  rec- 
ords, containing  all  titles  listed  to  date,  in  num- 
ber close  upon  2,000,  has  been  issued  by  the 
Sound  Recording  Co.  of  Swallow  street,  Picca- 
dilly, London.  It  is  fully  indexed  alphabetically 
and  forms  a  ready  guide  to  the  world's  standard 
music  and  more  modern  compositions.  The 
company  has  made  a  specialty  of  export  trade, 
and  through  the  medium  of  important  trading 
houses  the  records  are  distributed  pretty  thor- 
oughly all  over  the  world,  "from  Scandinavia 
to  Patagonia."  The  "Popular"  is  a  live  record 
for  live  dealers.  Any  such  interested  are  in- 
vited to  write  to  the  company  for  publicity  liter- 
ature and  trade  terms,  stating  their  estimated 
requirements.  An  important  feature  of  the  serv- 
ice offered  by  this  house  is  careful  packing  and 
prompt  shipment. 


PITTSBURGH  PATHE  SHOP  OPENS 

New  Home  of  Pittsburgh  Pathephone  Co.  At- 
tractively Equipped — What  Local  Paper  Says 


NEW  RECORDS  FOR  OCTOBER 

PAROQUETTE  RECORD  CO. 

LATEST  LIST 

106  The  Star  Spangled  Banner  (Key), 

Rogers'  Concert  Band 
The  Red,  White  and  Blue  (Shaw), 

Rogers'  Concert  Band 

107  Little  Boy  Blue  (Field-Nevin).    Solo  for  Tenor, 

Henry  Burr 

Sleep  Little  Baby  of  Mine  (Dennee).  Solo  for 
Tenor   Henry  Burr 

108  When  the  Lights  Are  Low  (Lane).  Contralto 

Solo   Rose  Bryant 

Drink  to  Me  Only   (Johnson).     Tenor  Solo, 

Henry  Burr 

109  The  Ghost  of  the  Ukulele  (Brockman), 

Peerless  Quartette 
"Tell  Me"  (Carson).    Solo  for  Baritone.John  Wilbur 

110  When   It's   "Circus   Day"    Back    Home  (Glo- 

gau).     (Animal  imitations  by  Gilbert  Girard), 

Harry  Dunn 
It's  the  Man  in  the  Soldier  Suit  (Morse), 

John  Wilbur  and  Echo  Quartet 

111  Don't  Slam  That  Door  (Von  Tilzer), 

Ada  Jones  and  Harry  Dunn 
Down  by  the  Chattahoochee  River  (Eastwood), 

Sterling  Trio 

112  When  Rosie  R  icoola  Do  the  "Hoola  Ma  Boola" 

(Lange).     Comic  Song   Geo.  L.  Thompson 

"Jack  and  Jill"  (Cohan).    Comic  Duet, 

Ada  Jones  and  Harry  Dunn 

113  Cohen  Calls  Up  the  Gas  Co.    Comic  Talk, 

Geo.  L.  Thompson 
The  Hawaiian  "Wop"  (Piantadosi).  Comic  Song, 

Geo.  L.  Thompson 

114  Have  a  Heart — "Medley   Fox-trot"   (Kern).  In- 

troducing "V'uu  Said  Something"  and  "I  Am 

All  Al  one"  Van  Eps  Banjo  Orchestra 

"Dixie" — Medley  One-step  (Van  Eps).  Intro- 
ducing "Dixie,"  "Arkansaw  Traveler,"  "Sail- 
ors' Hornpipe"  and   "Turkey  in  the  Straw," 

Van  Eps  Banjo  Orchestra 

115  International  Echoes — Accordion  Solo  (kimmel), 

John  Kimmel 
Medley    of    Reels — -Accordion    Solo  (Kimmel), 
Introducing  "Swallow's  Tail"  and  "Greenfields 
of  America"   John  Kimmel 

IMPERIAL  TALKING  MACHINE  CO. 

POPULAR  HITS  OF  THE  DAY 
5496A  My  Own  United  States  (Stange-Edwards), 

Charles  Ryan 

5496B  Good-bye    Broadway,    Hello    France  (Reisner- 

Davis)  Irving  Kaufman 

5497 A  So  Long,  Mother  (Kahn-Egan)  Charles  Ryan 

549715  Somewhere  in  France  is  Daddy   (Great  How- 
ard) Henry  Burr 

5498A  My  Wild  Irish  Rose  (Chauncey  Olcott), 

James  Harrod 
5498B  Kathleen  (My  Rose)   (Chas.  K.  Harris), 

James  Harrod 
5499A  The  Modern  Maiden's  Prayer  (from  Ziegfeld's 

Follies,   1917)  Al  Gilbert 

5499B  Look  Me  Up  When  You're  in  Dixie  (Yellen- 

Pierce  and  Glogau)  Irving  Kaufman 

COMIC  SELECTIONS 
5500A  Cohen  Telephones  the  Garage  (Geo.  L.  Thomp- 
son) Geo.  L.  Thompson 

5S00B  The  Death  of  Towser — Comic. .  .Golden  and  Heins 
5501 A  If  You  Saw  What  I  Saw  in  Arkansas  (Harris 

Ager)   Collins  and  Harlan 

550 IB  I  Know  You  (Sterling-Lewis-Lange), 

Gilbert  and  Law 


OPERATIC  SELECTIONS 
10001A  Rigoletto  —  Caro      Nome      (Dearest  Name) 

(Verdi)  Mme.  Eva  Leoni 

10001B  Barbiere   di    Siviglia — Una   voce    poco   fa  (A 

little  voice  I  hear)    (Rossini) ..  .Mme.  Eva  Leoni 
3115A  Barbiere  di  Siviglia — Largo  al  factotum  (Room 

for  the  factotum)   (Rossini)  Mario  Valle 

31 1 5 H  Carmen — Toreador  Song   (Bizet).-  Mario  Valle 

VOCAL  SELECTIONS 
3116A  The  Two  Grenadiers  (Schumann) ...  .Enzo  Bozano 
3116B  Elegie  (Massenet) ....  Mme.  Clothilde  Sirischiewich 

DANCE  SELECTIONS 
5502A  Buzzin'   the   Bee— Fox-trot    (Wendling-Wells) , 

Imperial  Orchestra 
5502B  When  You've  Picked  Your  Basket  of  Peaches 
(from  "Hitchy  Koo") — One-step, 

Imperial  Orchestra 
5503A  The  Fashion  Rag  (Cohen) — One-step, 

Imperial  Band 
5503B  The  Sweetest  Little  Girl  in  Tennessee  (Car- 
roll)— Fox-trot   Imperial  Band 

5504A  Ain't  You  Coming  Back  to  Dixieland  (Whit- 
ing)— Foxtrot   Imperial  Band 

5504B  Along   the   Way   to   Waikiki    (Whiting)— One- 
step   Imperial  Band 

HAWAIIAN  SELECTIONS 
5505A  Kamawe  (Shake  Your  Feet) ...  .Louise  and  Ferera 
5505B  One,   Two,   Three,    Four    (Singing   by  Irene 

Greenus)  Louise,  Ferera.  Greenus  Trio 

CONCERT  INSTRUMENTAL  SELECTIONS 
5507A  Canzonetta   (Godard) — Violin  solo.. Eugene  DuBois 
5507B  Moment  Musical   (Schubert) — Violin  solo, 

Eugene  DuBois 

5508A  La  Danza  (Liszt)  Imperial  Trio 

5508B  The    Rosary    (Ethelbert    Nevin) — Cornet  solo, 

J.  Rescigno 

1068A  Peer  Gynt  Suite — No.  I.    Morning  (Grieg), 

Imperial  Band 
1068B  Peer  Gynt  Suite— No.  2.  Ase's  Death  (Grieg), 

Imperial  Band 
5506A  Peer    Gynt    Suite — No.    3.      Anitra's  Dance 

(Grieg)  Imperial  Band 

5506B  Peer  Gynt  Suite — No.  4.     In  the  Hall  of  the 

Mountain  King  (Grieg)  Imperial  Band 


LYRIC  RECORD  LABEL  EXPLAINED 


Manufacturers  Tell  of  the  Idea  Back  of  the  De- 
sign Adopted  for  Their  Product 


REX  GRAMOPHONE  CO. 

are  making  a  Specialty  of 

EXPORT 

in 

Horn,  Hornless  &  Portable  Disc  Machines 

REX  GRAMOPHONE  CO,  2  Elizabeth  Place 
Rivington  Street,  LONDON,  E.C.  2 

Cable  Address  "Lyrecodisc,  London"  .  Enquiries  Solicited 


The  Lyraphone  Co.  of  America  have  not  only 
had  a  particularly  artistic  label  made  for  the 
new  Lyric  records,  but  have  also  prepared  a 
logical  explanation  for  the  design  used,  which  is 
set  forth  by  the  company  as  follows: 

"The  female  figures  represent  Muses. 

"Muses:  These  are  nine  classical  goddesses, 
one  of  each  presides  with  her  retinue  over  one 
.  of  the  liberal  arts.  We  are  occupied  here  prin- 
cipally with  music. 

"To  formulate  a  conception  which  would  com- 
prise as  nearly  as  possible  all  forms  of  music 
,and  song,  we  have  here  two  figures;  one  repre- 
sents comedy  with  a  mask  (not  a  skull),  and 
tragedy  with  a  mask  (not  a  plaster  face).  Life 
itself  springs  forth  and  gets  its  maintenance 
from  the  earth,  hence  the  plant,  in  this  case  a 
rosebush. 

"At  the  beginning  of  life  there  is  or  ought 
to  be  only  joy:  childhood.  Viz.  Note  the  bird 
and  the  lyre  on  the  root  (the  beginning)  of  the 
plant.  Then  we  have  the  blue  sky  and  the 
clouds,  the  mountains  and  the  valleys,  all  of 
which  obviously  has  its  reason  for  being." 


Pittsburgh,  Pa.,  October  4. — One  of  this  sea- 
son's musical  events  was  the  opening  last  week 
of  Pittsburgh's  new  Pathe  shop  at  963  Liberty 
avenue.  This  shop  is  owned  by  the  Pittsburgh 
Pathephone  Co.,  distributor  of  the  products  of 
the  Pathe  Freres  Phonograph  Co.  in  this  ter- 
ritory. 

The  establishment  is  one  of  the  most  attractive 
retail  stores  in  this  city,  and  is  representative  of 
the  progress  which  Pathephones  and  Pathe  rec- 
ords have  made  in  recent  years.  The  opening 
of  the  new  warerooms  was  the  subject  of  con- 
siderable space  in  local  newspapers  and  the 
Pittsburgh  Leader  carried  the  following  inter- 
esting article  accompanied  by  a  portrait  of 
Rudolph  Ganz,  the  famous*  pianist  who  records 
for  the  Pathe  library  exclusively: 

To-day  is  the  first  opening  day  of  Pittsburgh's  new  Pathe 
Shop,  at  963  Liberty  avenue.  The  opening  continues  Friday 
and  Saturday.  As  the  opening  is  more  in  the  nature  of  a 
public  reception  than  for  "business,"  many  lovers  of  the 
unusual  in  music  are  visiting  the  new  store  to-day. 

Many  delighted  comments  were  heard  to-day  about .  the 
new  home  of  this  very  remarkable  phonograph.  The  demon- 
strating rooms  are  finished  in  ivory  with  comfortable  wicker 
furniture  of  the  same  attractive  tint.  Silk  shaded  floor 
lamps  and  rich  Oriental  rugs  add  a  delightful  touch  of 
color.  It  is  the  consensus  of  opinion  that  the  new  Pathe 
Shop  is  the  coziest,  most  homelike  talking  machine  store 
in  Pittsburgh. 

Of  chief  interest,  "however,  was  the  Pathephone  itself 
and  the  music  from  the  Pathe  records.  The  Pathe 
sapphire  ball  stylus,  which  is  rapidly  becoming  as  famous 
throughout  America  as  it  has  been  for  many  years  in 
Europe,  was  a  feature  of  marked  interest. 

In  the  Pathe  discs  the  sound  waves  are  recorded  on  the 
bottom  of  the.  record  grooves.  A  permanent,  highly  polished, 
smooth,  round,  genuine  sapphire  is  used  to  gather  them 
from  forty  points  of  constant  contact  between  the  sapphire 
and  the  disc,  conducting  the  vibrations  from  the  latter  to 
the  sound  chamber,  and  doing  away  with  the  necessity  of 
constantly  changing  needles — both  for  the  protection  of  the 
disc  and  to  secure  the  desired  tone  results. 

Listening  to  the  marvelous  fidelity  of  the  soft  vibrations 
of  the  violin,  the  strong  melody  of  the  orchestra  or  band, 
and  every  voice  modulation  of  the  great  artists,  as  rendered 
by  the  Pathephone,  you  will  realize  you  are  hearing  musical 
masterpieces  reproduced  in  all  their  purity,  tone  strength, 
and  detail  of  technique.  Music  lovers  everywhere  have 
been  so  impressed  with  the  natural  performance  of  the 
Pathephone  that  they  all  agree  it  should  be  called  the 
actual  duplication  of  the  living  voices  of  the  artists,  for 
in  "reproduction"  some  tone  qualities  are  bound  to  be  lost. 
As  rendered  by  the  Pathephone,  nothing  is  lost — not  a 
single  delicate  tone-shading,  not  an  over-tone,  not  even  the 
inspirational  thrill  of  the  artist. 

Many  of  the  famous  Pathe  artists  have  never  been  heard 
in  America.  La  Scala,  Milan,  that  famous  "Cradle  of 
Opera;"  Covent  Garden,  London — the  opera  companies  of 
Berlin,  Vienna,  Paris,  Petrograd — know  these  artists  well. 
Hear  Bardi,  Bassi,  Burzio,  Chenal,  Magliulo,  Merentie, 
Montesanto,  Note,  Parvis,  Scampini,  Vaguet,  and  hundreds 
of  other  great  artists  who  can  be  heard  on  the  Pathe  discs 
only. 

Muratore,  acknowledged  as  the  world's  greatest  lyric 
tenor;  Giorgini,  a  wonderful  voice;  Anna  Fitziu,  thfe  beau- 
tiful young  American  prima  donna,  who  won  such  a  sen- 
sational success  at  the  Metropolitan  Opera  House;  Didur, 
marvelous  baritone,  famous  in  the  title  role  of  Boris  Godu- 
noff ;  Thomas  Egan,  singer  of  sweet  Irish  songs;  Lina 
Cavalieri,  Ancona,  de  Cisneros,  Galvany,  Urlus,  Weil,  are 
only  a  small  part  of  the  world's  famous  talent  heard  at  its 
best  from  Pathe  discs. 

The  Pathephone  not  only  plays  Pathe  records,  comprising 
the  largest  library  in  the  world,  containing  over  96,000 
selections — but  records  from  the  catalogs  of  every  manu- 
facturer can  be  rendered  perfectly  whether  needle,  diamond 
or  sapphire. 

The  Pathe  library  of  records,  besides  containing  all  the 
popular  selections  of  the  day,  contains  the  names  of  the 
greatest  operatic  stars  in  the  world  of  music.  These  selec- 
tions have  been  rendered  and  recorded  in  Paris,  Berlin, 
London,  Milan  and  New  York,  including  the  wonderful 
bands  of  Germany,  the  famous  Hungarian  orchestras,  the 
Garde  Republicaine  Band  of  Paris,  the  Westminster  choir 
of  London.  A  great  many  of  the  most  wonderful  artists 
of  the  world  have  never  been  in  the  United  States,  but 
have  been  recorded  on  the  Pathephone  discs  in  Pathe 
Freres  European  laboratories.  In  fact,  all  of  the  famous 
bands,  orchestras  and  musical  organizations  of  Europe  are 
at  your  command. 


J0NES=M0TR0LA  MEN  IN  THE  SERVICE 

A.  J.  Olson,  sales  manager  of  Jones-Motrola, 
Inc.,  manufacturers  of  the  Motrola,  the  electric 
winding  device  for  talking  machines,  is  now  in 
service  with  the  National  Army  at  Camp  Upton, 
Yaphank,  N.  Y.  Another  member  of  the  Jones- 
Motrola  staff  who  is  now  in  military  service  is 
J.  E.  Lawyer,  who  enlisted  some  time  ago  and 
is  now  a  second  lieutenant. 
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All  Makes  of  Talking  Machines 
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Washington,  D.  C,  October  8. — Sound  Box. 
— Hubert  A.  Myers,  Toledo,  O.,  assignor  to 
Harvey  F.  Banta,  Goshen,  Ind.  Patent  No.  1,- 
234,198. 

This  invention  relates  to  vibration  transmit- 
ting needles  and  the  connections  therefrom, 
and  has  utility  when  incorporated  in  tone  pro- 
ducing and  reproducing  devices,  as  talking  ma- 
chines. 

Referring  to  the  drawings:  Figure  1  is  a  frag- 
mentary side  elevation  of  a  talking  machine 
embodying  the  invention.  Fig.  2  is  a  view  from 
the  left  of  Fig.  1,  with  parts  broken  away.  Fig. 
3  is  a  section  on  the  line  III — III,  Fig.  2,  look- 
ing in  the  direction  of  the  arrow,  with  the  valve 
adjusted  to  open  partially  the  duct.  Fig.  4  is  an 
enlarged  fragmentary  detail  of  a  needle  lever 


fulcrum  or  mounting  as  to  the  sound  box.  Fig. 
5  is  a  fragmentary  view  of  the  lever  from  the 
left  of  Fig.  4,  with  parts  broken  away  to  show 
the  needle  mounting  in  the  lever;  and  Fig.  6 
is  a  plan  view  of  the  valve  indicator. 

Stylus  for  Sound  Reproducing  Machines. — 
Willis  R.  Whitney,  Schenectady,  N.  Y.,  assignor 
to  General  Electric  Co.,  New  York.  Patent  No. 
1,237,230. 

The  present  invention  relates  to  styli  for 
sound  reproducing  machines,  and  more  particu- 
larly to  styli  or  needles  having  a  tip  of  tungsten 
or  tungstenic  material,  such  as  are  described 
in  U.  S.  Letters  Patent  No.  1,080,924. 

The  object  of  the  invention  is  to  provide  an 
improved  method  of  and  means  for  securing  the 
tip  to  the  body  portion  of  such  needles  whereby 
they  may  be  produced  economically  and  will  be 
efficient  in  their  operation  as  well  as  durable. 

The  point  of  such  a  needle  should  preferably 
have  a  diameter  approximately  equal  to  the 
width  of  the  groove  in  the  sound  record  with 
which  it  is  to  be  used  or  about  .006  of  an  inch. 

It  has  been  found  that  such  needles  may  be 
made  to  advantage  by  securing  the  tungsten 
point  directly  to  the  end  of  the  body  portion 
by  means  of  a  body  of  metal  having  a  lower 
melting  point  than  either  the  point  or  the  body 
portion. 

In  carrying  the  invention  into  effect  it  has, 
been  found  that  copper  or  an  alloy  thereof  is 
most  suitable  for  joining  the  tungsten  point  to 
the  body  portion.  This  is  because  of  the  fact 
that  under  non-oxidizing  conditions  molten  cop- 
per readily  wets  tungsten  and  also  wets  the 
steel  which  preferably  forms  the  body  portion 
of  the  needle.  The  copper  used  is  preferably 
first  treated  with  a  small  quantity  of  an  oxidiz- 
able  boron  material  as  described  in  Weintraub 
Patent  No.  1,023,604.  In  joining  the  point  to  the 
body  portion  it  is  found  that  there  is  a  tendency 
for  the  copper  to  run  down  over  the  sides  of 
the  body  portion.  In  order  to  secure  a  uni- 
form product  it  is  necessary  to  use  for  each 
needle  a  predetermined  amount  of  the  metal 
which  forms  the  union  between  the  point  and 
the  body  portion,  which  amount  should  be  just 
sufficient  to  properly  join  the  two  parts.  If  in 
some  cases  a  part  of  this  metal  runs  over  the 
side  of  the  body  portion  the  junction  between 
the  point  and  the  body  portion  will  be  defective. 
It  has  been  found  that  this  difficulty  may  be 
overcome  by  treating  the  sides  of  the  body  por- 
tion in  such  a  way  that  they  will  not  be  wet  by 
the  molten  copper.  This  has  the  additional  ad- 
vantage of  causing  the  copper  when  molten  to 
form  a  rounded  globule  on  the  end  of  the  body 
portion  and  if  the  point  is  placed  in  the  center 
of  this  globule  the  desired  form  of  needle  may 


be  obtained  by  the  joining  operation  without 
any  further  mechanical  treatment. 

Figure  1  represents  the  sound  box  of  a  sound 
reproducing  machine  •  provided  with  a  stylus, 
constructed  according  to  the  invention,  in  en- 
gagement with  a  sound  record  tablet;  Fig.  2 


shows  a  convenient  form  of  support  for  holding 
the  needles  while  the  points  are  being  attached 
to  the  body  portions;  Fig.  3  shows  the  parts  of 
a  needle  before  they  are  joined  together;  Fig. 
4  shows  the  needle  after  the  parts  have  been 
joined  together;  and  Fig.  5  is  a  greatly  enlarged 
view  of  the  point  end  of  a  completed  talking 
machine  needle. 

Automatic  Disc  Repeating  Phonograph. — 
Lucien  M.  Flagg,  Yonkers,  N.  Y.  Patent  No. 
1,236,920. 

This  invention  relates  to  automatic  disc  re- 
peating phonographs.  The  principal  object  of 
the  invention  is  to  provide  means  for  playing  a 
plurality  of  disc  records  in  continuous  succes- 
sion, in  selective  succession,  or  repeating  a 
selected  record  a  number  of  times.  All  of  these 
operations  are  controlled  by  the  operator  from 
a  single  controller  board.  The  invention  further 
provides  means  for  rendering  the  device  port- 
able and  easily  knocked  down. 

Referring  to  the  drawings:  Figure  1  repre- 
sents a  partial  elevation  of  the  invention  with 
the  portions  sectioned  and  partly  diagrammatic; 
Fig.  2  represents  a  top  plan  view  of  the  inven- 
tion in  part  section;  Fig.  3  represents  a  partial 
section  as  on  the  line  3 — 3  of  Fig.  18;  Fig.  4 
represents  a  partial  section  as  on  the  line  4 — 4 
of  Fig.  3;  Fig.  5  represents  a  partial  left  hand 


view  of  an  element  of  Fig.  3;  Fig.  6  represents  a 
partial  section  as  on  the  line  6 — 6  of  Fig.  18; 
Fig.  7  represents  a  partial  section  as  on  the  line 
7 — 7  of  Fig.  6;  Fig.  8  represents  a  fragmentary 
left  hand  end  view  of  Fig.  7;  Fig.  9  represents 
a  partial  section  as  on  the  line  9 — 9  of  Fig.  18; 
Fig.  9a  represents  a  partial  section  as  on  the 
line  9 — 9a  of  Fig.  18;  Fig.  10  represents  a 
partial  section  as  on  the  Hire  9 — 10  of  Fig.  18; 
Fig.  11  represents  a  partial  section  as  on  the 
line  9 — 11  of  Fig.  18;  Fig.  lla  represents  a  par- 
tial section  as  on  the  line  9 — lla  of  Fig.  18;  Fig. 
llb  represents  a  partial  section  as  on  the  line 
9 — llb  of  Fig.  18;  Fig.  llc  represents  a  partial 
section  as  on  the  line  9 — 9  of  Fig.  18;  Fig.  12 
shows  a  fragmentary  sectional  view  of  Fig.  2 
as  on  the  line  12 — 12;  Fig.  13  represents  a  frag- 
mentary portion  of  Fig.  1;  Fig.  14  shows  a  top 
plan  view  of  some  of  the  elements  of  Fig.  13; 
Fig.  15'  shows  an  enlarged  partial  section  as  on 
the  line  IS — 15  of  Fig.  17;  Fig.  16  represents  a 
front  elevation  of  Fig.  15;  Fig.  17  represents  an 
enlarged  section  as  on  the  line  17 — 17  of  Fig. 


2;  Fig.  1.8  represents  a  partial  section  as  on  the 
line  18 — 18  of  Fig.  1;  Fig.  18a  shows  a  top  plan 
view  of  Fig.  17  when  not  sectioned;  Fig.  19 
Represents  a  partial  section  as  on  the  line  19 — 19 
Of  Fig.  17;  Fig.  20  represents  an  enlarged  par- 
tial plan  and  section  as  on  the  line  20 — 20  of 


Fig.  1;  Fig.  21  represents  an  elevation  and  par- 
tial section  as  on  the  line  21 — 21  of  Fig.  20; 
Fig.  22  represents  an  enlarged  fragmentary  por- 
tion of  Fig.  1;  Fig.  23  represents  an  enlarged 
top  plan  view  of  some  of  the  elements  shown 
in  Fig.  2;  Fig.  24  represents  a  front  elevation  of 
Fig.  21;  Fig.  25  represents  an  enlarged  frag- 
mentary portion  of  Fig.  23.;  Fig.  26  represents 
an  enlarged  partial  section  as  on  the  line  26 — 26 
of  Fig.  1;  Fig.  27  represents  a  fragmentary  right 
hand  view  of  Fig.  26  when  not  sectioned;  Fig. 
28  represents  a  partial  enlarged  top  plan  view 


and  section  as  on  the  line  28 — 28  of  Fig.  1; 
Fig.  29  is  a  front  elevation  partly  in  section  of 
Fig.  28;  Fig.  30  represents  a  partial  section  as 
on  the  line  30 — 30  of  Fig.  28;  Fig.  31  shows  a 
fragmentary  left  hand  view  of  Fig.  29;  Fig.  32 
represents  an  enlarged  fragmentary  section  as 
on  the  broken  line  32 — 32  of  Fig.  2;  Fig.  33 
shows  a  top  plan  view  of  Fig.  32  when  not  sec- 
tioned; Fig.  34  shows  an  enlarged  fragmentary 
top  plan  view  and  partial  section  as  on  the  line 
34 — 34  of  Fig.  1;  Fig.  35  represents  an  enlarged 
portion  partly  sectioned  as  on  the  line  35—35  of 
Fig.  32;  Fig.  36  shows  an  enlarged  fragmentary 
portion  of  some  of  the  details  of  Fig.  2;  Fig.  37 
shows  a  front  end  view  of  Fig.  36;  Fig.  38  shows 
a  partial  section  of  Fig.  36  as  on  the  line  38 — 38; 
Fig.  39  shows  an  enlarged  top  plan  view  of  some 
of  the  elements  of  Fig.  32;  Fig.  40  shows  an 
enlarged  section  as  on  the  line  40 — 40  of  Fig.  32; 
Fig.  41  "shows  an  enlarged  top  plan  view  of  some 
of  the  elements  shown  in  Fig.  32. 

Tone  Arm  for  Phonographs. — Willard  G. 
Adams,  Weedsport,  N.  Y.    Patent  No.  1,236,644. 

This  invention  relates  to  certain  improve- 
ments in  sound  reproducing  machines,  com- 
monly known  as  phonographs,  involving  the 
use  of  a  reproducer  carrying  a  stylus  which  co- 
operates with  the  record  to  reproduce  the  sound 
from  such  record,  and  refers  more  particularly 
to  the  resonator  for  transmitting  the  sound- 
waves produced  by  the  vibrations  of  the  dia- 
phragm of  the.  reproducer. 

It  is  well  known  that  the  sound  impressions 
produced  in  different  standard  makes  of  records 
vary  materially  in  angle,  both  laterally  and  ver- 
tically with  reference  to  the  surface  of  the  disc 
or  cylinder,  and  that  unless  the  stylus  of  the 
reproducer  is  properly  adjusted  to  such  angle, 
the  result  must  be  excessive  wear  or  mutila- 
tion of  the  record  and  objectionable  stridula- 
tion  or  grating  sound,  and  it  has  been  discov- 
ered that  the  frequent  criticisms  of  otherwise 
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perfect  instruments  of  this  character  are  largely 
due  to  improper  adjustment  of  the  stylus  of  the 
reproducer  with  reference  to  the  angle  of  pro- 
duction of  impressions  upon  the  records. 

The  main  object,  therefore,  of  the  present  in- 
vention is  to  enable  the  stylus  of  the  repro- 
ducer to  be  closely  adjusted  to  the  angle  of  pro- 
duction of  the  impressions  upon  the  record  while 
the  machine  is  in  operation  so  that  the  repro- 
duced sound  will  be  practically  free  from  such 
stridulations  and  will,  therefore,  represent  more 
closely  the  original  sounds  or  tones. 

Another  object  is  to  enable  the  same  repro- 
ducer and  resonator  to  be  used  in  connection 
with  any  standard  make  of  sound  reproducing 
machine. 

In  the  drawings — Figure  1  is  a  perspective 
view  of  a  simple  form  of  phonograph  embody- 


ing the  features  of  the  invention.  Fig.  2  is 
an  enlarged  detail  sectional  view,  partly  broken 
away,  of  the  resonator  carrying  the  reproducer. 
Fig.  3  is  a  sectional  view  taken  on  line  3 — 3, 
Fig.  2.  Figs.  4  and  5  are  detail  sectional  views 
taken,  respectively,  in  the  planes  of  lines  4 — 4, 
and  5 — 5,  Fig.  2,  but  on  a  slightly  reduced  scale. 

Tone  Arm  Support. — Herman  S'egal,  New  York, 
N.  Y.    Patent  No.  1,228,064. 

The  object  of  this  invention  is  to  provide  an 
improved  anti-friction  mounting  for  the  tone 
arm  of  a  talking  machine  adapted  to  be  produced 
at  a  low  cost,  of  but  few  parts  and  of  simple 
and  practical  construction. 

Figure  1  is  a  view,  partly  in  elevation  and 
partly  in  section,  of  a  tone  arm  mounting  em- 


bodying the  invention.  Fig.  2  is  a  fragmentary 
view  in  elevation  of  the  mounting,  and  Fig.  3 
is  a  partial  horizontal  sectional  view  through  the 
upper  ball  race. 

Sound  Box. — Louis  P.  Valiquet,  Boston,  Mass. 
Patent  No.  1,238,056. 

This  invention  comprises  generally  certain 
improvements  designed  to  simplify  and  cheapen 
the  construction  of  sound  boxes,  and  is  more 
particularly  adapted  to  those  for  use  on  talking 
machines  using  flat  disc  record  tablets. 

Figure  1  is.  a  front  elevation  of  a  sound  box 
in  operative  position  for  use  witli  a  sound 
record  having  a  laterally  undulating  groove,  with 
the  supporting  tone  arm  broken  away  and 
turned  upward  to  show  it  more  clearly.  Fig.  2 
is  a  side  elevation  of  the  same  with  the  tone  arm 
turned  down  in  proper  position;  Fig.  3  is  a  cross 


section  of  the  sound  box  taken  on  line  3 — 3  of 
Fig.  2;  Fig.  4  is  a  detailed  front  view  of  the  cup 
shaped  body  of  the  sound  box.  Fig.  S  is  a  de- 
tailed section  on  line  5 — 5  of  Fig.  1,  and  Fig.  6 
is  a  detail  of  one  of  the  gaskets. 

Sound  Clarifier  for  Sound  Producing  or  Re- 
producing Instruments. — Correl  Welton  Johnson, 
New  York,  N.  Y.    Patent  No.  1,240,050. 

This  invention  relates  to  improvements  in 
sound  producing  or  reproducing  instruments  that 


require  a  chamber  or  box  to  amplify  the  sound 
produced  or  reproduced,  and  more  particularly 
to  improved  means  co-operative  with  the  am- 
plifying chamber  and  sound  conveyer  for  the 
purpose  of  clarifying  the  sound  emitted. 

A  further  object  of  the  invention  is  to  clarify 
the  sound  or  tone  resounded  from  an  amplifying 
chamber,  box  or  horn  by  eliminating  counter 
currents  or  interfering  eddies  within  an  ampli- 
fying chamber,  box  or  horn  across  or  on  the 
line  of  its  axis,  at  the  small  end  in  such  a  man- 
ner as  to  assist  in  relieving  the  sounds  of  in- 
harmonious tones  or  flatness  and  reverberations 
out  of  harmony  with  the  sound  sought  to  be 
produced  or  reproduced,  as  well  as  to  allow 
space  in  the  large  end  of  the  chamber  for  ampli- 
fication of  the  sound  emitted. 

A  further  object  of  the  invention  is  to  provide 
a  sound  clarifier  consisting  of  a  deflector  of 
novel  structure  or  shape  located  in  the  ampli- 
fying chamber  and  adapted  to  uniformly  divert 
the  sound  waves  transmitted  upon  the  molecules 
of  the  air  as  an  elastic  body,  and  to  intercept 
the  counter  currents  or  eddies  in  the  axis  of  the 
amplifying  chamber  and  thereby  prevent  in- 
harmonious sounds. 

Figure  1  is  a  fragmentary  elevation  partly  in 
section  of  a  gramophone  illustrating  one  appli- 
cation of  the  improved  sound  clarifier  to  a 
musical  or  sound  reproducing  instrument;  Fig. 


2  is  a  detail  perspective  view  of  a  deflector  form- 
ing the  improvements;  Fig.  3  is  a  fragmentary 
perspective  view  looking  toward  the  opposite 
end  of  the  deflector,  and  Fig.  4  is  a  side  eleva- 
tion, of  an  amplifying  chamber  or  horn  of  dif- 
ferent cross  section  from  that  shown  in  Fig. 
1,  provided  with  a  modified  form  of  sound 
clarifier.  • 

Sound  Box  Mounting. — Albert  A.  Huseby,  Chi- 
cago, 111.   Patent  No.  1,239,693. 

This  invention  relates  to  sound  box  mountings 
for  talking  machines,  and  has  reference  more 
particularly  to  that  type  of  mountings  which 
permits  the  sound  box  to  be  adjusted  in  posi- 
tion so  as  to  play  records  of  either  the  vertically 
cut  or  the  laterally  cut  type. 

The  object  of  the  invention  is  to  provide  means 
for  automatically  and  yieldably  locking  the 
sound  box  in  both  of  its  adjusted  positions  so 
that  it  will  be  rigidly  retained  against  displace- 
ment and  will  be  prevented  from  rattling  or 


vibrating  so  as  to  set  up  undesirable  vibrations 
which  would  impair  the  tone  of  the  machine. 

Figure  1  is  a  side  elevation  of  a  portion  of  a 
tone  arm  with  a  sound  box  attached  thereto,  in 
accordance  with  the  invention;  Fig.  2  is  a  view 
looking  toward  the  left  in  Fig.  1,  the  sound  box 
being  shown  in  dotted  lines  in  the  position  which 
it  assumes  when  adjusted  to  play  records  having 
lateral  undulations  of  the  sound  groove,  and 
Fig.  3  is  a  view  similar  to  Fig.  1,  certain  por- 
tions being  shown  in  section. 

Talking  Machine. — Wilfred  Sampson  Samuel, 
London,  Eng.    Patent  No.  1,239,305. 

This  invention  relates  to  improvements  in  talk- 
ing machines  of  the  type  known  as  the  "de- 
flector" or  "reflex"  type,  in  which  the  usual  large 
horn  or  trumpet  is  replaced  by  a  deflector  op- 
posite to  which  the  conduit  or  small  trumpet 
leading  from  the  tone  arm  is  situated. 


It  is  well  known  in  connection  with  talking 
machines  that  it  is  desirable  as  jar  as  possible 
that  dust  and  foreign  matter  should  not  be  al- 
lowed to  enter  the  tone  arms'  and  fittings.  For 
this  purpose  it  has  already  been  proposed  in  ma- 
chines of  this  character  to  construct  the  machine 
in  such  a  manner  that  the  outer  continuity  of 
the  connection  between  the  sound  box  and  trum- 
pet need  never  be  broken. 

The  object  of  the  present  invention  is  to  de- 
vise an  improved  form  of  machine  of  the  above 
character,  and  the  invention  consists  of  the  com- 
bination in  a  talking  machine  of  the  type  re- 
ferred to,  of  a  casing,  a  cover  hinged  thereon, 
a  deflector  arranged  with  its  axis  transverse  to 
said  cover,  a  trumpet  secured  to  said  deflector 
and  with  one  end  in  alinement  with  the  axis  of 
said  deflector,  a  tone  arm  universally  jointed  to 
the  other  end  of  said  trumpet  and  means  for 


retaining  said  tone  arm  within  the  cover  when 
required. 

Figure  1  is  a  perspective  view  showing  the 
gramophone  in  its  open  position;  Fig.  2  is  an 
elevation  showing  the  tone  arm  in  the  position 
for  closing  the  cover,  and  Fig.  2a  is  an  enlarged 
side  elevation  partly  in  section,  of  the  trumpet 
and  tone  arm. 

Talking  Machine. — Henry  H.  Tompkins,  Jr., 
Jersey  City,  N.  J.    Patent  No.  1,239,063. 

This  invention  relates  to  talking  machines  and 
has  for  its  object  to  provide  a  simple  and  port- 
able article  of  the  kind  in  which  certain  portions 
of  the  machine  may  be  taken  apart  and  stored 
within  the  case  to  reduce  the  bulk  of  the  ma- 
chine and  enable  it  to  be  packed  readily  in  a  suit 
case,  satchel,  box  or  other  convenient  container. 

Another  object  of  the  invention  is  to  so  form 
the  sound  box  that  space  will  be  afforded  therein 
for  storing  records  when  carrying  the  machine 
and  when  not  in  use. 

A  still  further  object  of  the  invention  is  to 
provide  a  cover  for  the  case  which  when  in  open 
position  forms  a  rack  to  support  and  carry  the 
records. 

Figure  1  is  a  top  plan  view  of  the  talking  ma- 


chine  with  the  cover  raised;  Fig.  2  is  a  similar 
view  with  the  case  in  section  showing  the  parts 
disassembled  and  packed  for  transportation;  Fig. 
3  is  a  vertical  central  sectional  view  on  the  line 
3 — 3  of  Fig.  1;  Fig.  4  is  an  elevation  of  the  ma- 
chine, and  Fig.  5  is  a  perspective  view  showing 
the  cover  open  and  arranged  to  form  a  rack  for 
supporting  records. 


SHELTON  ELECTRIC 
PHONOGRAPH  MOTOR 

IMMEDIATE  DELIVERIES 

We  have  increased  our  factory  facili- 
ties to  handle  the  demand  for  the 
Shelton  Electric  Motor,  and  are 
now  ready  to  make  prompt  deliveries. 

Write  for  our  Special  Agency  Proposition 

Shelton  Electric  Co. 

30  East  42nd  Street,  NEW  YORK 
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THE   TALKING   MACHINE  WORLD 


RECORD  BULLETINS  FOR  NOVEMBER,  1917 


COLUMBIA  GRAPHOPHONE  CO. 


POPULAR  SONGS 
A2364  Sailin'  Away  on  the  Henry  Clay, 

George  H.  O'Connor 
You  Never  Can  Be  Too  Sure  About  the  Girls, 

M.  J.  O'Connell 

A2360  Mr.  Jazz  Himself  Irving  Kaufmann 

Down  in  Borneo  Isle  Collins  and  Harlan 

A2346  You  Brought  Ireland  Right  Over  to  Me, 

George  Wilson 

Somewhere  in  Ireland  Morton  Harvey 

A2361  Your  Country   Needs  You  Now, 

Peerless  Quartet 
It's  a  Long,  Long  Way  to  the  U.  S.  A., 

Edgar  Stoddard  and  Broadway  Quartet 
A2359  Your  Eyes,  Your  Lips,  Your  Heart. Billy  Burton 

Cherry  Blossoms  George  Wilson 

A2365  Last   Night   (You  Told   Me  That  You  Lov'd 

Me)  Henry  Burr 

That's  What  Ireland  Means  to  Me.. Henry  Burr 
A2339  In  Lilac  Time.  .Elizabeth  Brice  and  Charles  King 
When  It's  Cherry  Time  in  Tokio.  .George  Wilson 

A2345  Says  I  to  Myself  Says  I  Adeline  Francis 

When    He's    All    Dolled    Up    (He's    the  Best 

Dressed  Rube  in  Town)  Byron  G.  Harlan 

DANCE  RECORDS 
A5990  Send  Me  Away  With  a  Smile — One-step.  In- 
troducing "You  Can't  Tell  the  Mothers  From 
the   Daughters,"   "No,   George!    No,  George! 
Not  To-Night,"  "Look  Me  Up  When  You're  in 

Dixie"  Prince's  Band 

Peg  o'  the  Ring — One-step.     Introducing  "Pre- 
paredness March"  Prince's  Band 

A5986  Hello!  My  Dearie — Fox-trot.    Introducing  "Chu 
Chin  Chow"  from  Ziegfeld's  "Follies  of  1917," 
Prince's  Band 

Ching  Chong — One-step.    Introducing  "I've  Got 

My  Eye  on  You"  Prince's  Band 

A2363  Paddle-Addle — Fox-trot.  .Borbee's  Jass  Orchestra 
The  Ragtime  Volunteers  Are  Off  to  War — One- 
step  Borbee's  Jass  Orchestra 

A2347  For  the  Freedom  of  the  World — One-step, 

Prince's  Band 

Everybody's  Jazzin'   It — Fox-trot.  Introducing 
"The  Honolulu  Hicki  Boola  Boo," 

Prince's  Band 
49214  Faust- — Dio  Possente  (Even  Bravest  Heart), 

Riccardo  Stracciari 
49171  Voci  Di  Primavera  (Voices  of  Spring), 

Maria  Barrientos 

A2349  Woodland  Chimes  Prince's  Orchestra 

Iris  Prince's  Orchestra 

A2343  Pagliacci — Vesti  La  Giubba  Guido  Deiro 

La  Boheme — Musetta's  Waltz  Guido  Deiro 

A2353  Berceuse  from  "Jocelyn"  Di  Pace  Brothers 

Humoreske  Di  Pace  Brothers 

A5988  Thais  "Meditation"  Frank  Gittelson 

Caprice  Viennois  '.  Frank  Gittelson 

A2351  Love's  Old  Sweet  Song  Herbert  L.  Clarke 

Twilight  Dreams  Herbert  L.  Clarke 

A5987  Scarf  Dance  Columbia  Symphony  Orchestra 

Stephanie  Gavotte. Columbia  Symphony  Orchestra 
REGULAR  OLD  NEGRO  "SPIRITUALS" 
A2342  In  the  Great  Gettin'  Up  Mawnin', 

Fisk  University  Jubilee 
Brethren.  Rise!.. Fisk  University  Tubilee 
OLD  NEGRO  FOLK  SONGS 
A22S5  Jordan  Am  a  Hard  Road  to  Travel, 

Harry  C.  Browne  10 

De  Gospel  Train  Am  Comin', 

Harry  C.  Browne  and  Knickerbocker  Quartet 
A2358  Hush-a-Bye  Ma  Baby— The  Missouri  Waltz, 

Albert  Campbell  and  Henry  Burr 

Sing  Me  Love's  Lullaby  Henry  Burr 

A2352  Throw  Out  the  Life  Line  Henry  Burr 

The  Ninety  and  Nine  Henry  Burr 

A2348  The  Minstrel  Boy  J.  Malachy  White 

The  Harp  That  Once  Through  Tara's  Hall, 

J.  Malachy  White 
CHILDREN'S  CLASSIC  TOLD  BY  ADELINE  FRANCIS 
A2340  Little  Red  Riding  Hood— Part  1, 

Adeline  Francis  10 
Little  Red  Riding  Hood— Part  2, 

Adeline  Francis  10 


Juartet 
Juartet 
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VICTOR  TALKING  MACHINE  CO. 

POPULAR  SONGS 
18283  "Forever"  Is  a  Long,  Long  Time, 

Charles  H.  Hart 
Your  Eyes,  Your  Lips,  Your  Heart.. Henry  Burr 

18349  It's  a  Long  Way  Back  to  Mother's  Knee, 

Sterling  Trio 

Never  Forget  to  Write  Plome.  .Irving  Kaufman 

18350  Sweet  Cookie  Mine  ■  Peerless  Quartet 

Musical  Sam  from  Alabam',  Peerless  Quartet 

18358  Break  the  News  to  Mother  Shannon  Four 

You're  a  Grand  Old  Flag  American  Quartet 

18363  I  Don't  Think  I  Need  a  Job  That  Bad..Gus  Van 
If  I  Was  as  Strong  as  Samson  Gus  Van 

18364  I'm  a  Twelve  O'Clock  Fellow  (In  a  Nine  O'Clock 

Town)  Byron  G.  Harlan 

There's  Nothing  Too  Good  for  the  Irish, 

M.  J.  O'Connell 

18365  Avalon   Sterling  Trio 

Underneath  the  China  Moon.  .Campbell  and  Burr 

18377  You  Can't  Get  Away  From  the  Blarney, 

American  Quartet 

Sweet  Emalina,  My  Gal  Peerless  Quartet 

1S378  I've  Got  the  Nicest  Little  Home  in  D-I-X-I-E, 

American  Quartet 
Whose  Little  Heart  Are  You  Breaking  Now? 

Campbell  and  Burr 
DANCE  RECORDS 

18359  It's  a  Bird — Fox-trot  Conway's  Band 

More  Candy — One-step   Conway's  Band 

18372  Don't  Leave  Me,  Daddy — Fox-trot, 

Harold  Veo's  Orchestra 
"The  Zoo-Step" — One-step, 

Harold  Veo's  Orchestra 
18376  The   Darktown    Strutters'   Ball— Fox-trot, 

Six  Brown  Brothers 

Razzberries — One-step  Van  Eps  Trio 

35654  Wonderful   Girl,  Good-Night — Medley  one-step, 

Conway's  Band 

Sailing  Away  on  the  Henry  Clay — Medley  one- 
step   Victor  Military  Band 

MISCELLANEOUS  INSTRUMENTAL  RECORDS 

18223  La  Cinquantame   McKee's  Orchestra 

Pirouette   McKee's  Orchestra 

18360  Naval  Reserve  March   Conway's  Band 

White  Rose  March   Conway's  Band 

18361  American  National  Airs — Piano-accordion  solo, 

Pietro 

Patriotic  Airs  of  the  Allies  Pietro 

18366  Irish  Reels — Medley  No.  6- — Irish  Bagpipe, 

.  „  „       .        „,  ,,     „  Tom  Ennis 

Irish  Hornpipes — Medley  No.  3  Tom  Ennis 

18379  CoppeJia  Ballet — Mazurka  (Delibes-Tobani), 

Victor  Concert  Orchestra 


10 


Coppelia  Ballet — Czardas, 

Victor  Concert  Orchestra  10 

18380  Aloha  Land   (Hawaiian  Waltz), 

Louise  &  Ferera  with  Athenian  Mandolin  Quartet  10 
Hawaii    I'm    Lonesome   for   You.  Introducing 
"Along  the  Way  to  Waikiki," 

Louise  &  Ferera  with  Athenian  Mandolin  Quartet  10 

35655  Amoureuse  Waltz  Victor  Concert  Orchestra  12 

Village  Swallows  Waltz, 

Victor  Concert  Orchestra  12 

35656  Air  from  Suite  in  D-Major, 

Victor  Concert  Orchestra  12 
Suite  in  D-Major — Gavottes  No.  1  and  2, 

Victor  Concert  Orchestra  12 

35657  Patriotic    Medley    March    No.    2 — For  School 

Marching.  "Adjutant's  Call,"  "Marching 
Through  Georgia,  "Battle  Cry  of  Freedom," 
"Kingdom  Coming,"  "Dixie," 

Victor  Military  Band  12 
The  Standard  Bearer  March   (Ph.  Fahrbach)  — 

For  School  Marching  Conway's  Band  12 

VOCAL  RECORDS 

45134  Memories  Paul  Reimers  10 

I  Wonder  How  the  Old  Folks  Are  at  Home? 

Paul  Reimers  10 

45135  Star  Spangled  Banner  (Key-Arnold), 

Reinald  Werrenrath  10 

America  (Smith-Carey)  Reinald  Werrenrath  10 

45 1-36  A  Broken  Doll   Nora  Bayes  10 

Please  Keep  Out  of  My  Dreams  Nora  Bayes  10 

FIRST  RECORD  BY  A  'NEW  VAUDEVILLE  ARTIST 
45137  M-i-s-s-i-s-s>-i-p-p-i   (Hanlon-Ryan-Tierney) , 

Francis  White  10 
Six  Times  Six  Is  Thirty-six  (Hanlon-Will  White), 

Francis  White  10 

18351  A  Study  in  Black  and  White. .  Charles  Harrison  10 

Sorter  Miss  You  Charles  Harrison  10 

18373  Make   Somebody  Happy  To-day — Gospel  Hymn, 

Homer  Rodeheaver  10 
Tell  It  To-day — Gospel  Hymn, 

Homer  Rodeheaver  10 

18375  Mighty  Lak'  a  Rose  Boston  Quintet  10 

Barcarolle  from  "Tales  of  Hoffmann," 

Boston  Quintet  10 

18381  Little  Orphant  Annie — Recitation. ..  Sally  Hamlin  10 
Seein'  Things  at  Night  Sally  Hamlin  10 

35632  The  Old  Country  Fiddler  and  the  Bandit, 

Charles  Ross  Taggart  10 
The  Old  Country  Fiddler  at  the  Dance.  Introduc- 
ing "Irish  Washerwoman,"  "White  Cockade," 
"Yankee  Doodle,"  "Money  Musk," 

Charles  Ross  Taggart  10 
RED  SEAL  RECORDS 
Sophie  Braslau,  Contralto 

64708  The  Sweetest  Story  Ever  Told  R.  M.  Stults  10 

Giuseppe  De  Luca,  Baritone — In  Italian 
64673  Nozze  di  Figaro— Se  vuol  ballare?  (Marriage  of 

Figaro — Will  You  Dance?)  Mozart  10 

Mischa  Elman,  Violinist  (Pianoforte  by  Philip  Gordon) 

64644  Souvenir   Franz   Drdla  10 

Amelita  Galli-Curci,  Soprano — In  Italian 

74538  La  Sonnambula — Ah!  non  credea  mirarti  (Could 

I  Believe)   Bellini  12 

Alma  Gluck,  Soprano 

64713  The  Prayer  Perfect  Riley-Stenson  10 

Fritz  Kreisler,  Violinist 

64709  Paraphrase  on  Minuet  Paderewski-Kreisler  10 

Giovanni  Martinelli,  Tenor — In  Italian  (With 

Metropolitan  Opera  Chorus) 
74537  Lucia — Tu  che  a  Dio  spiegasti  l'ali!  (Thou  Hast 

Spread  Thy  Wings  to  Heaven)  Donizetti  12 

John  McCormack,  Tenor 
64741  Send  Me  Away  With  a  Smile, 

Louis  Weslyn-Al.  Piantadosi  10 
Ignace  Jan  Paderewski,  Pianist 

74539  Waltz  in  C-Sharp  Minor   (Op.  64,  No.  2), 

F.  Chopin  12 

Evan  Williams,  Tenor 
64711  There,  Little  Girl,  Don't  Cry  (A  Life  Lesson), 

James  Whitcomb  Riley-Ward  Stephens  10 
Efrem  Zimbalist,  Violinist  (Pianoforte  by  Sam  Chotzinoff) 

64710  Serenata  (Op.  40)   A.  d'Ambrosio  10 


EDISON  BLUE  AMBEROL  RECORDS 

3321  Good-bye  Broadway,  Hello  France!   (Billy  Bas- 

kette).    Baritone  and  Chorus,  orch.  Accomp., 

Arthur  Fields 

3322  Huckleberry    Finn    (Hess-Lewis-Young).  Male 

Voices,  orch.  accomp  ....Premier  Quartet 

3319  I  May  Be  Gone  for  a  Long,  Long  Time  (Al.  Von 

Tilzer).    Male  Voices, 1  orch.  accomp,, 

Shannon  Quartet 

3323  Joan   of  Arc   (They  Are   Calling  You)  (Jack 

Wells).    Tenor,  orch.  accomp  Vernon  Dalhart 

3326  Laddie   Boy    (Gus   Edwards).     Baritone,  orch. 

occomp  Lawrence  E.  Gilbert 

3324  Send  Me  Away  With  a  Smile  (Weslyn-Pianta- 

dosi).    Baritone  ....Arthur  Fields 

CONCERT  LIST 

28273  Fra     poco     a     me     ricovero     (Wild  Flowers 

Bloom)— Lucia   di    LammermooT  (Donizetti). 
Tenor,  orch.  accomp  ...Guido  Ciccolini 

28274  Pardonne,  et  ne  sois  pas  facnes — Le  Coeur  et 

la  Main  (C.  Lococq).    Soprano  and  Baritone, 
orch.  acoomp., 

Odette  Le  Fontenay  and  Orphee  Langevin 
REGULAR  LIST 

3327  Chu    Chin    Chow— Ziegfeld's    Follies    of  1917. 

Contralto  and  Chorus,  orch.  accomp., 

Marion  Evelyn  Cox 

3301  That  Creepy,  Weepy  Feeling — His  Little  Widows 

(William    Schroeder).      Mixed    Voices,  orch. 

accomp  Gladys  Rice,  Marion  Evelyn  Cox, 

George  Wilton  Ballard  and  Harvey  Hindermeyer 
3318  Wonderful  Girl,  Good  Night!   (Harry  Von  Til- 
zer).    Soprano  and  Tenor,  orch.  accomp., 

Rachael  Grant  and  Billy  Murray 
DANCE  RECORDS 

3320  Ain't  You  Coming  Back  to  Dixieland  ?— Fox-trot, 

for  Dancing  Jaudas'  Society  Orchestra 

3314  Drytown  Blues — One-step  (Frisco).  Xylophone, 

orch.  accomp  Lou  Chiha  "Frisco" 

3302  Felicia  Waltz   (Vernon  Eville).     For  Dancing, 

Jaudas'  Society  Orchestra 

3303  Pozzo— One-step  (Vincent  Rose) ...  Frisco  Jazz  Band 
3313  That  Creepy,  Weepy  Feeling — One-stef>- — His  Lit- 
tle Widows  (Schroeder).    For  Dancing, 

Jaudas'  Society  Orchestra 
SONGS  AND  BALLADS 
3308  As  We  Part  (McNair-Ilgenfritz).    Soprano,  orch. 

accomp  Gladys  Rice 

3305  Do  You  Sometimes  Think  of  Me?  (J.  A.  Mac- 
Meekin).    Contralto  and  Tenor,  orch.  accomp., 

Marion  Evelyn  Cox  and  John  Young 

3311  Loch  Lomond   (Old  Scotch  Song).  Contralto, 

orch.  accomp  Marie  Morrisey 

3307  Low-Back'd  Car  (Samuel  Lover).    Tenor,  orch. 

accomp  Walter  Van  Brunt 

3312  Sing!  Sang!  Birds  on  the  Wing  (Godfrey  Nut- 

ting).   Boy  Soprano,  orch.  accomp., 

Master  Claude  Isaacs 


3304 
3315 

3309 
3310 
3325 
3328 
3317 
3316 
3306 


Some  Sweet  Day,  Bye  and  Bye  (Crosby-Doane). 

Mixed  Voices,  orch.  accomp. .  .Metropolitan  Quartet 
When   I  Dream  of  Old  Erin   (Leo  Friedman). 
Male  Voices,  orch.  accomp., 

Apollo   Quartet   of  Boston 
INSTRUMENTAL 
Aida — Selection  No.  1  (Verdi), 

Creatore  and   His  Band 
Aida — Selection  No.  2  (Verdi), 

Creatore  and   His  Band 
Invincible  America  March  (F.  H.  Losey), 

New  York  Military  Band 
When   Johnny   Marches   Away — Descriptive  Pa- 
trol  New  York  Military  Band 

Bill's    Visit    to    St.    Peter.      Negro  Vaudeville 

Sketch  with  Banjo.  .  .Billy  Golden  and  Billy  Heins 
From  Me  to  Mandy  Lee  (Arthur  Lange).  Male 

Voices,  orch.  accomp  Premier  Quartet 

It's   Nice  to   Get  Up   in   the   Mornin'  (Harry 
Lauder).    Scotch  Song,  orch.  accomp.. Glen  Ellison 


DOMESTIC  TALKING  MACHINE  CORP. 


BAND  AND  ORCHESTRA  SELECTIONS 

1000  Forge  in  Forest  (Michaelis), 

Domestic  Military  Band  10 
Anvil  Chorus,  Trovatore  (Verdi), 

Domestic  Symphony  Orchestra  10 

1001  Narcissus  (Nevin)  Domestic  Military  Band  10 

Hearts  and  Flowers — -Intermezzo  (Tobani), 

Domestic  Symphony  Orchestra  10 

1002  Star  and  Stripes  Forever  (Sousa), 

Domestic  Military  Band  10 
National  Emblem  March  (Bagley), 

Domestic  Military  Band  10 

1003  Washington  Grays  March  (Grafulla), 

Domestic  Military  Band  10 
Hands  Across  the  Sea  (Sousa), 

Domestic  Military  Band  10 

1004  Medley,  Allies  Patriotic  Selections, 

Domestic  Military  Band  10 
Medley,  American  Patriotic  Selections, 

Domestic  Military  Band  10 

1005  Arrival  of  American  Troops  in  France, 

Domestic  Military  Band  10 
Boston  Commandery  March  (Carter), 

Domestic  Military  Band  10 
VOCAL  SOLOS,  ORCHESTRAL  ACCOMPANIMENT 

1006  I  Hear  You  Calling  Me  (Marshall) — Tenor  selec- 

tion with  orch.  accomp  Charles  Hart  10 

America,  Here  Is  My  Boy  (Sterling-Lange) , 

Henry  Burr  10 

1007  Kerry  Dance  (Molloy)  Charles  Hart  10 

Bonnie  Sweet  Bessie  (Roos-Gilbert), 

Harry  McClaskey  10 

1008  Somewhere  a  Voice  Is  Calling  (Newton-Tate), 

Harry  McClaskey  10 
Keep  the  Home  Fires  Burning  (Guilbert-Novelle), 

Jos.  Phillips  10 

1009  Sunshine  of  Your  Smile  (Harms  and  Francis), 

Jos.  Phillips  10 

Asleep  in  the  Deep  (Lamb-Petrie) .  Frank  Croxton  10 
VOCAL  SELECTIONS 

1010  Way  Down  Yonder  in  the  Cornfield, 

Peerless  Quartet  10 
Indiana  (Ballard  MacDonald-Jas.  F.  Hanley), 

Sterling  Trio  10 

1011  A  Perfect  Day  (Carrie  Jacobs-Bond), 

Peerless  Quartet  10 
Valley  Rose  (Jeff  Branen-Evans  Lloyd).  Violin 
obligato   Sterling  Trio  10 

1012  Old  Oaken  Bucket  (Woodworth), 

Peerless  Quartet  10 
Old  Black  Joe  (Foster)  Peerless  Quartet  10 

1013  From   Me  to   Mandy   Lee    (Bernie  Grossman- 

Arthur  Lange)   Campbell  and  Burr  10 

Shenandoah  (Mohr)   Campbell  and  Burr  10 

BANJO  AND  ACCORDION  SELECTIONS 

1014  Darkies  Tickle — Banjo  selection,  piano  accomp., 

Fred.  Van  Eps  10 
Medley  Neapolitan  Songs — -Accordion  selection, 

P.  Peppino  10 

1015  Darkies  Patrol — Banjo  selection,  piano  accomp., 

Fred.  Van  Eps  10 
Espana   Waltz    (Waldteufel) — Accordion  Selec- 
tion  P.  Peppino  10 

HAWAIIAN  GUITARS  AND  INSTRUMENTAL  TRIOS 

1016  Hawaiian  Hula   Louise  and  Ferera  10 

Herd  Girl's  Dream  (Labitzky) — Violin,  flute  and 
harp   Landau  Trio  10 

1017  Honolulu  March   Louise  and  Ferera  10 

Memories  of  Home  (Ambrosio') — Violin,  flute  and 
harp   Landau  Trio  10 


PATHE  FRERES  PHONOGRAPH  CO. 


POPULAR  "HITS"  OF  THE  MONTH 

20220  All  the  World  Will  Be  Jealous  of  Me  (Ball)— 

Tenor  Irving  Kaufman  10 

A  Tear,  a  Kiss,  a  Smile  (Motzan) — Tenor, 

Milton  Bernard  10 

20221  From  Me  to  Mandy  Lee  (Lange) — Baritone, 

Justice  Lewis  10 
The  Ragtime  Volunteers  Are  Off  to  War  (Han- 
ley)— Tenor  Leonard  Chick  10 

20223  Good-bye  Broadway,  Hello  France   (Baskette)  — 

Baritone  Louis  Winsch  10 

Mother,  Dixie  and  You   (Santly) — Baritone, 

Louis  Winsch  10 

20224  Joan  of  Arc  (They  Are  Calling  You)  (Wells)— 

Baritone   Willie  Weston  10 

For  the  Freedom   of  the  World    (Zamecnik)  — 
Baritone  Willie  Weston  10 

20225  Never  Forget  to  Write  Home  (Hanley) — Tenor, 

Irving  Kaufman  10 
Over  There  (Cohan) — Baritone  Willie  Weston  10 

20226  Somebody's  Gonna  Get  You  (Gilbert-Morgan)  — 

Baritone  Noble  Sissle  10 

Good-Night  Angeline  (Sissle) — Baritone, 

Noble  Sissle  10 
NEW  STANDARD  ENGLISH  BALLADS 
52025  La  Villanelle  (Dell'Acqua)  in  French — Soprano, 

Violin,  Harp  and  Flute  accomp. Grace  Hoffman.  12 
Sing,    Smile,    Slumber    (Gounod)    in    French — 
Soprano,  Violin,  Harp  and  Flute  accomp., 

Grace  Hoffman  12 
59015  The  Sunshine  of  Your  Smile  (Ray) — Tenor, 

Paul  Althouse  12 
A  Sevilla  Love  Song  (di  Nogero) — Tenor, 

Paul  Althouse  12 

NEW  SACRED  GEMS 

40102  Jesus     Saviour.     Pilot     Me     (Gould) — Organ 

accomp  Stanley  Mixed  Quartet  12 

Gathering  Home  (Perkins) — Unaccomp., 

Tempo  Male  Quartet  12 

40103  Samson    (Handel)    "Honor    and    Arms" — Bari- 

tone Jamieson  Dodds  12 

Judas    Maccabaeus    (Handel)    "Arm,    Arm  ye 

Brave" — Baritone  Jamieson  Dodds  12 

NEW  MALE  QUARTETS 
40105  Comrades  in  Arms  (Adams) — Piano  accomp., 

Premier  Male  Voice  Quartet*  12 
Soldiers'  Farewell  (Kinkel) — Piano  accomp., 

Premier  Male  Voice  Quartet  12 
DRAMATIC  READINGS  FROM  DICKENS'  WORKS 
20219  David  Copperfield  (Dickens)  "Wilkins  Micawber" 

— Elocutionist  Mortimer  Kaphan  10 
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RECORD  BULLETINS  FOR  NOVEMBER 

(Continued  from  page  138) 

Oliver  Twist  (Dickens)  "Fagin" — Elocutionist, 

Mortimer  Kaphan 
NEW  PATHE  "DE  LUXE"  DANCE  RECORDS 

20227  Breezes  of  the  Night  (Lamothe) — Waltz, 

American  Republic  Band 
When  You've  Picked  Your  Basket  of  Peaches 
(Goetz) — One  or  Two-step, 

American    Republic  Band 

20228  It    Wasn't   My    Fault,    From    "Love   o'  Mike" 

(Kern) — One  or  Two-step, 

American  Republic  Band 
How   Can   Any   Girlie   Be   a   Good   Little  Girl 
(Jentes)- —Fox-trot .  ..  .American  Republic  Band 

20229  That's  It  (Layton) — Fox-trot, 

American  Republic  Band 
Levee  Land  (Cobb) — One  or  Two-step, 

American  Republic  Band 

20230  That's  the  Kind  of  a  Baby  for  Me,  From  "Zieg- 

feld  Follies  1917"  (Egan)— One  or  Two-step, 
American  Republic  Band 
Valse  Fascination  (Grey) — Waltz, 

American  Republic  Band 
NEW  HAWAIIAN  NOVELTIES 

20216  Hawaiian  Hula  Medley, 

Louise  and  Ferera  Hawaiian  Orchestra 
Hilena  Waltz  (Palala), 

Louise  and  Ferera  Hawaiian  Troupe 

20217  Mol  Uhanc  Waltz  (Wolonika)  "Dreaming,"  with 

Whistling, 

Louise  and  Ferera  Hawaiian  Orchestra 
My  Old  Kentucky  Home  (Foster), 

Louise  and  Ferera  Hawaiian  Troupe 

20218  Along   Thy   Way   to   Waikiki    (Whiting) — With 

Whistling, 

Louise  and  Ferera  Hawaiian  Orchestra 
Lily  of  the  Valley  (Friedland) — With  Xylophone, 
Louise  and  Ferera  Hawaiian  Troupe 
20215  Aloha     Oe     (Liliuokalani)     "Farewell,"  Irene 
Greenus,  Soprano,  accomp., 

Louise  and  Ferero  Hawaiian  Orchestra 
Ua  Like  No  A  Like  (Sweet  Constancy), 

Louise  and  Ferera,  Hawaiian  Orchestra 
NEW  INSTRUMENTAL  RECORDS 
27004  The    Butterfly    (Grieg),    Elfin  Dance    (Grieg)  — 

Piano  Solo  Rudolph  Ganz 

Caprice  in  E  Major  (Liszt) — Piano  Solo, 

Rudolph  Ganz 

20165  Cavalleria  Rusticana  (Mascagni)  "Intermezzo"— 

Violin  Solo,  piano  accomp  Jan  Rubini 

Don  Giovanni  (Mozart)  "Menuet" — Violin  Solo, 

Piano  accomp  Jan  Rubini 

20214  The  Wren  Polka  (Damare) — Piccolo  Solo, 

Carl  Steiner 
Silver  Birds  (Le  Thiere) — Piccolo  Solo, 

Carl  Steiner 

NEW  OPERATIC  AND  STANDARD  RECORDS 

63004  Manon    (Massenet)    "Ah!   fuyez,   douce  image" 

(Depart  Fair  Vision)  in  French — Tenor, 

Lucien  Muratore 
Non  m'amate  piu!  (Tosti)  (You  Don't  Love  Me 
Any  More)  in  Italian — Tenor. Lucien  Muratore 

63005  Mignon   (Thomas)    "Elle  ne  croyait  pas"  (She 

Wouldn't  Believe  Me)  in  French — Tenor, 

Lucien  Muratore 
A   quoi   pensez-vous    (Berger)    Vocal   Waltz,  in 

French — Tenor  Lucien  Muratore 

63013  Le  Roi  d'Ys  (Lolo)  "Aubade"  (In  Vain,  Be- 
loved) in  French — Tenor  Lucien  Muratore 

L'Enlevement    (Levade)    Melody,    in    French — 

Tenor  Lucien  Muratore 

62030  Carmen  (Bizet)  "Habanera"  (Love  Is  Like  a 
Wood  Bird)  in  French — Soprano, 

Lina  Cavalieri 

Herodiade  (Massenet)  "II  est  doux,  il  est  bon" 
(He  Is  Kind,  He  Is  Good)  in  French — So- 
prano Lina  Cavalieri 

60062  Capelli    d'oro    (Stornello)     (Golden    Locks)  in 

Italian — Soprano  Rosa  Raisa 

Andrea  Chenier  (Giordano)  "La  mamma  morta" 
(Wounded,  She  Fell!.)  in  Italian — Soprano, 

Rosa  Raisa 

60061  Don  Giovanni  (Mozart)  "Serenata"  (Serenade) 
in  Italian.  Falstaff  (Verdi)  "Quand  'ero  pag- 
gio"  (When  I  Was  a  Page)  in  Italian — Bari- 
tone Giacomo  Rimini 

Mia  sposa  sara  le  mia  bandiera  (Rotoli)  (My 
Bride  My  Flag  Shall  Be)  in  Italian— Ban- 
tone  Giacomo  Rimini 

60063  Manon    (Massenet)    "Adieu  notre   petite  table" 

(Farewell,  Our  Little  Table)  in  French — So- 
prano Marie  Kousnezoff 

La  Tosca   (Puccini)    "Vissi  d'Arte"    (Love  and 
Music)  in  Italian — Soprano.  .Marie  Kousnezoff 
59007  Manon  (Massenet)  "II  Sogno"  (The  Dream)  in 

Italian — Tenor  Toto  Schipa 

Arlesiana  (Cilea)  "Lamenti"  (Lament)  in  Italian 

— Tenor  Tito  Schipa 

NEW  POPULAR  PRICED  OPERATIC  RECORDS 
70030  Robert  le  Diable    (Meyerbeer)   "Chorus  of  the 

Monks"  Premier  Operatic  Male  Quartet 

Lohengrin  (Wagner)  "We  Follow  Where  He 
Leads"  Premier  Operatic  Male  Quartet 

26005  Martha  (von  Flotow)  "Ach  so  fromm"  (Ah!  so 

pure!)  in  German — Tenor  Peter  Miiller 

II  Trovatore  (Verdi^)  "Hires  Auges  himmlisch 
Strahlen"  (The  lempest  of  the  Heart)  in 
German — Ba  ritone  Nicola  Geisse-Winkel 

26006  The    Barber   of    Seville    (Rossini)    "Air    de  la 

Calomnie"  (Slander's  Whisper)  in  French — 
Basso  M.  Belhomme 

Le  Domino  Noir  (Auber)  "Deo  Gratias"  (Gra- 
cious God!)  in  French — Basso... M.  Belhomme 

NEW  BAND  AND  ORCHESTRA  RECORDS 

70047  Impressions    of    Italy     (Charpentier)     Part  I, 

"Serenade." 

Garde  Republicaine  Band  of  France 
Impressions  of  Italy  (Charpentier)  Part  II,  "At 
the  Fountain," 

Garde  Republicaine  Band  of  France 

70048  Impressions  of  Italy  (Charpentier)  Part  III,  "On 

the  Mules," 

Garde  Republicaine  Band  of  France 
Impressions  of  Italy  (Charpentier)  Part  IV,  "On 
the  Mountain  Tops," 

Garde  Republicaine  Band  of  France 
40104  La    Brabanconne    (Deplace)    "Belgian  National 

Hymn"  Pathe  Military  Band 

Chant  du  Beige — Union  et  Patrie  (Moeremans), 
Pathe  Military  Band 
TWO  TIMELY  RECITATIONS  OF  IMPORTANCE 
(RELIST) 
35074  The  Old  Man  and  Jim  (Riley), 

Russell  E.  Hunting 
Lincoln's  Gettysburg  Address  (Lincoln), 

Harry  E.  Humphrey 


Where  Do  We  Go  From  Here?  (Johnson-Wen- 
rich).     Patriotic  Solo,  orch.  accomp., 

George  L  Thompson 
725-3  It's  a  Long,   Long  Way   to  Tipperary  (Judge- 
Williams).    Patriotic  Solo,  orch.  accomp., 

Harry  Evans 

War  Stories.    Humorous  Monologue.  ..  .Nat  M.  Wills 

7241  The  Spirit  of  '76  (G.  Frederick  Bickford).  Mili- 

tary March  and  One-step. Emerson  Dance  Orchestra 
Marche  Militaire  (Schubert).    Concert  March, 

Riesenfeld's  Rialto  Orchestra 
ALL  STAR  SONG  HITS 

7249  AH  the  World   Will  Be  Jealous   of  Me  (Ball- 

Dubin).    Tenor  Solo,  orch.  accomp. ..  .Henry  Burr 
Bonnie,   Sweet   Bessie   (The  Maid  o'  Dundee). 
(Gilbert-Root).     Soprano  Solo,  orch.  accomp., 

Vivien  Holt 

7256  Shim-Me-Sha-Wabble  (Spencer-Williams).  Char- 

acter Song,  orch.  accomp  George  L  Thompson 

Honest  Injun  (Harry  Von  Tilzer).  One-step. 
Xylophone  Solo,  orch.  accomp  "Friscoe" 

7243  Somewhere     on     Broadway  (Carroll-Murphy). 

Tenor  Solo,  orch.  accomp  Henry  Burr 

When  It's  Cherry  Time  in  Tokio  (De  Rose- 
Reid).    Baritone  Solo,  orch.  accomp.  .Jack  Warner 

7239  My  Princess  of  the  Willow  Tree  (Morgan-Har- 

ris).   Tenor  Solo,  orch.  accomp  Henry  Burr 

Q.  T.  U.  C.  I.  M.  4.  U.  (Cutie,  You  See  I  Am 
for  You)  (Carroll-Francis).  Novelty  Song,  orch. 
accomp  Ada  Jones 

7257  I  Called  You  My   Sweetheart  (Clarke-Johnson- 

Monaco).  Tenor  Solo,  orch.  accomp.  .Henry  Burr 
How  Can   Any  Little  Girlie  Be  a  Good  Little 

Girl  (When  She  Loves  a  Naughty  Little  Boy)  ? 

(Johnson-Jentes).       Character     Song,  orch. 

accomp  Ada  Jones 

7176  There's  a  Long,  Long  Trail  (Elliott-King).  Tenor 

Solo,  orch.  accomp  Henry  Burr 

One    Fleeting    Hour    (Lee-Fuhrmann) .  Tenor 

Solo,   accomp.   by   'Cello,   Violin,    Flute  and 

Piano  Henry  Burr 

ALL  STAR  DANCE  SELECTIONS 

7254  Some  Day  Somebody's  Gonna  Get  You  Medley 

(Gilbert-Morgan).    Fox-trot.    Introducing  Jaz- 
bo  Johnson's  Hokum  Band ..  Emerson  Military  Band 
Story    Book    Ball  (Montgomery-Perry-Brooks). 
Fox-trot.    Introducing  "Some  of  These  Days." 

Emerson  Military  Band 

7244  Lily   of   the   Valley    (Gilbert-Friedland).  One- 

step  Emerson  Dance  Orchestra 

Oriental  Dance  (Victor  Herbert).  From  "Won- 
derland." One-step.  Xylophone  Solo,  orch. 
accomp  "Friscoe" 

7245  I  Don't  Know  Where  I'm  Going,  But  I'm  on 

My  Way.     One-step.     Xylophone  Solo,  orch. 

accomp   "Friscoe" 

Peacock  Strut  (Friscoe-Martyn).  Fox-trot. 
Xylophone  Solo,  orch.  accomp  "Friscoe" 

7240  When  You  Feel  a  Little  Longing  in  Your  Heart 

(Alfred  Francis).  Fox-trot, 

Emerson  Dance  Orchestra 
Waltzing  the  Bride  (Joe  Rosey).  Waltz, 

Emerson  Dance  Orchestra 
ALL  STAR  STANDARD  AND  OPERATIC  SELECTIONS 

7255  A    La   Bien-Aimee    (Edward   Schutt).  Concert 

Valse  Emerson  Symphony  Orchestra 

Fairest  of  the  Fair  (J.  P.  Sousa).    March  and 

One-step  Emerson  Military  Band 

7248  Anitra's    Dance    (Grieg).      From    "Peer  Gynt 
Suite  No.  1,"  Part  III, 

Emerson  Symphony  Orchestra 
The  Good  Fairy.  Intermezzo, 

Emerson  Symphony  Orchestra 
7247  Ah!  Fuyez,  Douce  Image!  (Depart  Fair  Vision!) 
(Jules  Massenet).     From  Act  III  "Manon." 
Tenor    Solo    in    French,    orch.  accomp., 

Charles  Morati 
M'Appari   (Like  a  Dream)    (Friedrich  von  Flo- 
tow).    From  Act  III  "Martha."  Tenor  Solo  in 

French,  orch.  accomp  Charles^  Morati 

7238  Tannhauser    March     (Richard    Wagner).  The 
Fest  March   which  is  played  in  the  Second 

Act  of  "Tannhauser"  Emerson  Military  Band 

Aida  March  (Verdi).  From  Act  II  "Aida." 
The  Grand  Triumphal  March,  which  occurs  in 
Scene  II  of  the  Second  Act  of  "Aida,"  when 
the  prisoners,  including  Aida's  father,  Monasso. 
are   brought  before   the  King  of   Egypt  and 

Aida  Emerson  Military  Band 

7237  Armorer's  Song  (Reginald  de  Koven).    From  the 
Comic   Operetta  "Robin  Hood."     Bass  Solo, 

orch.  accomp  Gus  Reed 

Down  Deep  Within  the  Cellar  (Oxenford).  Bass 
Solo,  accomp.  by  Emerson  Symphony  Orches- 
tra Gus  Reed 

7242  In  the  Gloaming  (Harrison).     Vocal  Quartet, 

Century  Male  Quartet 
Holy!  Holy!  Holy!  (Herbert-Dykes).  Vocal  Quar- 
tet Peerless  Quartet 

ALL  STAR  HUMOROUS  SELECTIONS 

7246  B.  P.  O.  E.    Humorous  Song,  orch.  accomp., 

_      .  Nat  M.  Wills 
Parody  on  "Stars  and  Stripes  Forever."  Humor- 
ous Song,  orch.  accomp  Nat  M.  Wills 

7250  Railroad  Section  Gang.  Humorous  Song  and  Spe- 

cialty,  with   Effects.     Introducing   "Drill,  Ye 

Tarriers,  Drill"  Peerless  Quartet 

What  Are  You  Going  to  Do  When  All  the  Ani- 
mals Are  Gone?  From  the  Musical  Production 
"His  Little  Widows."  Character  Song,  orch. 
accomp  Arthur  Collins 


7617 


STARR  PIANO  CO. 


EMERSON  PHONOGRAPH  CO. 

ALL  STAR  PATRIOTIC  SELECTIONS 
7252  Somewhere  in  France  Is  Daddy  (The  Great  How- 
ard).   Tenor  Solo,  orch.  accomp  Samuel  Ash 

America,     Here's    My     Boy  (Lange-Sterling). 

Patriotic  Solo,  orch.  accomp  Harry  Evans 

7251  Good-bye    Broadway,    Hello    France  (Baskette- 
Reisner-Davis).    Patriotic  S°lo,  orch.  accomp., 

Henry  Burr 


DANCE  RECORDS 

10020  Spanish  Beauties  (Lope) — One-step. 

Yerkes  Jazarimba  Orchestra 
A  Bunch  of  Roses  (Chapi) — One-step, 

Yerkes  Jazarimba  Orchestra 

7613  Over  There  (Cohan) — One-step, 

Yerkes  Jazarimba  Orchestra 
Birds  and  the  Brook   (Stults) — Whistling  solo, 
orch.  accomp  Toe  Belmont 

10021  It    Takes    a    Tall,    Brown-Skin    Gal  ("Walker- 

Skidmore) — March  and  one-step  Starr  Band 

Somewhere  On  Broadway  (Carroll) — Fox-trot, 

Starr  Band 

LATEST  POPULAR  SONG  HITS 

7615  When    a   "Buddy"   Meets   a   "Buddy"  (Comin' 

Thru  the  South)  (McCarron-Smith) — Baritone, 

orch.  accomp  Arthur  Collins 

I'd  Feel  at  Home  If  They'd  Let  Me  Join  the 
Army  (Mahoney-Gumble) — Tenor,  orch.  ac- 
comp Arthur  Hall 

7616  Some    Little    Squirrel    Is    Going   to    Get  Some 

Little  Nut   (Moran-Von  Tilzer) — Vocal  duet, 

orch.   accomp  Collins  and  Harlan 

I'm  a  Twelve  O'Clock  Fellow  in  a  Nine  O'Clock 
Town  (Kalmar  and  Whiting-Von  Tilzer)  — 
Tenor,  orch.  accomp  Byron  G.  Harlan 

7614  The   Passing  Regiment    (Macy) — Vocal  quartet, 

bugle  and  drum  effect  Manhattan  Quartet 

America,  It's  Up  to  You  (Haws-Chins) — Tenor, 

orch.  accomp  Arthur  Hall 

STIRRING  PATRIOTIC  MARCHES 

10022  Culver  Black  Horse  Troop   (Gillespie)  (March 

especially   written   for  Culver   Military  Acad- 
emy) Starr  Military  Band 

For  the  Freedom  of  the  World  (Zamecnik) — 
March  Starr  Military  Band 


10014 
10007 


75000 
7504 


STANDARD  VIOLIN  NUMBERS 
Minuet  in  G  (Beethoven)  Violin,  piano  accomp. 

by   E.   A.   Weinstein....  Louis  Rich 

The  Rosary   (Nevin)   Violin,   piano  accomp.  by 

E.  A.  Weinstein  Louis  Rich 

RECORDS  FOR  THE  HOME  LIBRARY 
The  Sweetest  Story  Ever  Told   (Stults) — Vocal 

quartet,  unaccomp  Manhattan  Quartet 

Come  Where  My  Love  Lies-  Dreaming  (Foster) 

— Vocal  quartet,  unaccomp  Manhattan  Quartet 

Can't   You   Hear   Me   Calling,   Caroline  (Gard- 
ner-Roma)— Tenor,  orch.  accomp.  .William  Schefer 
The  Last  Rose  of  Summer    (Moore) — Soprano, 

orch.  accomp  Inez  Barbour 

Hapa    Haole   Hula   Girl    (My   Hawaiian  Maid) 

(Cunka) — Hawaiian  instrumental  duet, 

Louise  and  Ferera 
Kawaihau  Waltz — Hawaiian  medley,  instrumental 

duet  •  Louise  and  Ferera 

March  Patriotic  (Rosey)  Starr  Military  Band 

National  Emblem  March  (Bagley), 

Starr  Military  Band 
Old  Black  Joe   (Foster) — Violin,  piano  accomp. 

by  Walter  Boutelle  Louis  Rich 

Traumerei  (Reverie  and  Romance)  (Schumann) 

— Violin,   piano   accomp.   by   Walter  Boutelle, 

Louis  Rich 

Mignon  (Grand  Polonaise)  (Thomas), 

Starr  Concert  Band 

Stradella  Overture   (Flotow) ....  Starr  Concert  Band 

Silver    Threads    Among    the    Gold  (Rexford- 
Danks) — Vocal  trio,  orch.  accomp. .. Sterling  Trio 

When  You  and  I  Were  Young,  Maggie  (Butter- 
field) — Vocal  trio,  orch.  accomp  Sterling  Trio 


QENNETT  ART  TONE  RECORDS 

10019  Vulcan's  Song — "Philemon  et  Baucis"  (Gounod) 

— Bass,  orch.  accomp  Frederic  Martin 

Gipsy  John   (Clay) — Bass,  orch.  accomp, 

Frederic  Martin 
12500  Finnigan  to  Flannigan — The  Girl  Child — Humor- 
ous readings  Strickland  Gillilan 

She  Felt  of  Her  Belt — Ernest  and  the  Buttons — 

Humorous  readings  Strickland  Gillilan 

LATEST  BROADWAY  SENSATIONS  FEATURED  ON 
GENNETT  DANCE  RECORDS 

10020  Spanish  Beauties  (Lope) — One-step, 

Yerkes  Jazarimba  Orchestra 
A  Bunch  of  Roses  (Chapi) — One-step, 

Yerkes  Jazarimba  Orchestra 

7613  Over  There   (Cohan) — One-step, 

Yerkes  Jazarimba  Orchestra 
Birds  and   the  Brook   (Stults) — Whistling  solo, 

orch.  accomp  Joe  Belmont 

10020  It    Takes    a    Tall,    Brown-Skin    Gal  (Walker- 

Skidmore) — March  and  one-step.  ..  .Gennett  Band 
Somewhere  On  Broadway   (Carroll) — Fox-trot, 

Gennett  Band 
LATEST  BROADWAY  SONG  HITS 

7615  When   a   "Buddy"   Meets  a  "Buddy"  (Comin* 

Thru    the    South)     (McCarron-Smith) — Bari- 
tone with  orch.  accomp  Arthur  Collins 

I'd  Feel  at  Home  if  They'd  Let  Me  Join  the 
Army  (Mahoney-Gumble) — Tenor  with  orch. 
accomp  Arthur  Hal! 

7616  Some  Little  Squirrel  Is  Going  to  Get  Some  Lit- 

tle Nut  (Moran-Von  Tilzer) — Vocal  duet  with 

orch  ...Collins  and  Harlan 

I'm  a  Twelve  o'Clock  Fellow  in  a  Nine  o'Clock 
Town    (Kalmer    and    Whiting-Von    Tilzer) — 

Tenor  with  orch.  accomp  Byron  G.  Harlan 

TIMELY  PATRIOTIC  SONGS 

7614  The   Passing   Regiment    (Macy) — Vocal  quartet 

with  bugle  and  drum  effect. ..  .Manhattan  Quartet 
America  It's  Up  to  You   (Haws-Chins) — Tenor 

with  orch.  accomp  Arthur  Hall 

7605  For  Your  Country  and  My  Country  (Berlin) — 

Tenor  with  orch.  accomp  Charles  Clark 

I  Tried  to  Raise  My  Boy  to  Be  a  Hero  (Hus- 
ton)— Tenor  with  orch.  accomp  Charles  Clark 

STIRRING  PATRIOTIC  MARCHES 
10022  Culver   Black    Horse   Troop    (March  especially 
written   for   Culver   Military   Academy)  (Gil- 
lespie) Gennett  Military  Band 

For  the  Freedom  of  the  World — March  (Zamec- 
nik) Gennett  Military  Band 

10014  March  Patriotic  (Rosey)  Gennett  Military  Band 

National  Emblem  March  (Bagley), 

Gennett  Military  Band 
EXQUISITE  VIOLIN  RENDITIONS 

7617  Minuet  in  G  (Beethoven) — Violin.   Piano  accomp. 

by  E.  A.  Weinstein  Louis  Rich 

The    Rosary    (Nevin) — Violin.     Piano  accomp. 

by  E.  A.  Weinstein  Louis  Rich 

GENNETT  RECORDS  FOR  THE  HOME  LIBRARY 
7601  The  Sweetest  Story  Ever  Told  (Stults)— Vocal 

Quartet  Unaccompanied   Manhattan  Quartet 

Come  Where  My  Love  Lies  Dreaming  (Foster) 

— Vocal  quartet,  unaccomp  Manhattan  Quartet 

7611  Can't  You  Hear  Me   Calling,  Caroline  (Gard- 
ner-Roma)— Tenor  with  orch.  accomp., 

William  Schefer 
The   Last  Rose   of   Summer    (Moore) — Soprano 

with  orch.  accomp  Inez  Barbour 

7600  Hapa   Haole  Hula  Girl    (My   Hawaiian  Maid) 
(Cunka) — Hawaiian  instrumental  duet, 

Louise  and  Ferera 
Kawaihau   Waltz — Hawaiian  Medley — instrumen- 
tal duet   Louise  and  Ferera 

10007  Old  Black  Joe  (Foster) — Violin.    Piano  accomp. 

by  Walter  Boutelle  Louis  Rich 

Traumerei  (Reverie  and  Romance)  (Schumann) 
— Piano  accomp.  by  Walter  Boutelle.  .  .Louis  Rich 
75000  Mignon  (Grand  Polonaise)  (Thomas), 

Gennett  Concert  Band 
Stradella  Overture  (Flotow) ..  .Gennett  Concert  Band 
7504  Silver    Threads    Among    the    Gold  (Rexford- 

Danks) — Vocal  trio  with  orch  Sterling  Trio 

When  You  and  I  Were  Young,  Maggie  (Butter- 
field) — Vocal  trio  with  orch  Sterling  Trio 

7610  Havanola     (Frey) — Fox-trot — Banjo,  saxophone 

and  piano   ,  Van  Eps  Trio 

The  Pearl  of  the  Harem  (Guy)— Oriental  rag 
two-step — Banjo,  saxophone  and  piano 

Van  Eps  Trio 


APPOINTED  PATHE  REPRESENTATIVES 

The  Pathe  Freres  Phonograph  Co.,  Brooklyn, 
N.  Y.,  announced  recently  the  appointment  of 
Wright  &  Wilhelmy,  Omaha,  Neb.,  as  Pathe  dis- 
tributors in  Omaha  territory.  This  concern  is 
one  of  the  leading  wholesale  houses  in  its  sec- 
tion of  the  country,  and  has  a  corps  of  experi- 
enced travelers  who  visit  the  dealers  continu- 
ously in  order  to  render  maximum  service  and 
co-operation.  G.  E.  Jennings,  who  was  elected 
vice-president  of  the  Pathe  Jobbers'  Associa- 
tion at  a  recent  convention  in  New  York, 
will   be  in  charge  of  the   Pathe  department. 
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TALKING  MACHINE  WORLD  TRADE  DIRECTORY" 


In  order  to  make  this  directory  as  accurate  and  up-to-date  as  possible,  we  have  listed  alphabetically  only 
those  concerns  whose  advertisements  have  appeared  in  the  TALKING  MACHINE  WORLD  during  the  past 
six  months.  This  is  the  fourth  edition  of  the  TALKING  MACHINE  WORLD  TRADE  DIRECTORY, 
each  new  appearance  canceling  the  preceding  list.  It  aims  to  answer  in  a  nutshell  the  prevailing  questions 
of  "Where  can  I  get  it?"  and  "Who  makes  it?" — which  questions  we  are  emphatically  interested  in  answer- 
ing for  our  readers.  No  attempt  has  been  made  to  differentiate  between  the  merits  of  the  various  types  of 
machines,  records,  etc. 


MACHINES 

ANGEL. US  PHONOGRAPH  CO.  Execu- 
tive offices,  449  Lexington  avenue, 
New  York  City,  Manufactures  "An- 
gelus"  line  of  machines,  four  models, 
retailing:  from  $40  to  .$125. 

AMERICAN  PHONOGRAPH  CO.  Of- 
fices, Empress  Bldg.,  Grand  Rapids, 
Mich.  Manufactures  line  retailing 
from  $30  to  $150. 

ARTOPHONE  CO.  Executive  offices 
and  factory,  1113  Olive  street,  St. 
Louis,  Mo.  Est.,  1915.  Manufac- 
tures the  "Artopbone"  line,  four 
models,  retail  prices  $65  to  $150.  Also 
makes  electric  machines. 

AUDION  PHONOGRAPH  CO.  Execu- 
tive offices,  77  Reade  street,  New 
York  City.  Manufactures  "Audion" 
line,  three  models,  retailing  $40  to 
$110. 

BELL    TALKING    MACHINE  CORP. 

Executive  offices,  44  West  Thirty- 
seventh  street,  New  York.  Manu- 
factures "Schubert  Magnetic"  line, 
retail  prices  $60  to  $200. 

BROOKS  MFG.  CO.  Executive  offices 
and  factory,  Saginaw,  Mich.  Est., 
1903.  Manufactures  the  "Brooks" 
line,  four  models,  retail  prices  $125 
to  $200. 

BRUNSWICK  -  BALKE  -  COLLENDER 

CO.  Executive  offices,  623  South 
Wabash  avenue,  Chicago.  Fac- 
tories, Chicago,  New  York  City, 
Muskegon,  Dubuque  and  Toronto. 
Est.,  1845.  Manufactures  the  "Bruns- 
wick" line,  eight  models,  retail 
prices  $30  to  $175.  Also  makes  elec- 
tric machines. 

CENTURY  CABINET  CO.  Executive  of- 
fices, 25  West  Forty-fifth  street,  New 
York  City;  factory,  Utica,  N.  Y. 
Est.,  1908.  Manufactures  "Century" 
line  of  phonographs,  seven  models, 
retailing  from  $30  to  $200.  Built  to 
order  $500  up. 

CLASSIQUE  PHONOGRAPH  CORP. 
Executive  offices  and  factory,  401 
North  Lincoln  street.  Chicago.  Man- 
ufactures "Cowan  Classique"  grama- 
phones,  twenty  models,  retailing 
from  $75  to  $1,000. 

COLUMBIA  GRAPHOPHONE  CO.  Ex- 
ecutive offices,  Woolworth  building, 
New  York  City.  Manufacturers  of 
"Columbia  Grafonolas."  Retail  prices 
$15  to  $350.  Also  makes  electric 
machines. 

CRESCENT  TALKING  MACHINE  CO. 

Executive  offices,  109  Reade  street, 
New  York  City.  Est.,  1914.  Manu- 
factures "Silvertone"  line,  fourteen 
models,  retail  prices  $12.50  to  $200. 
Also  makes  electric  machines. 

THE  CRYSTOLA  CO.  Executive  offices, 
31.34  Elm  street.  Cincinnati ;  factory, 
Cincinnati.  Est.,  1917.  Manufac- 
tures "Crystola"  line  machines,  two 
models,  retailing  from  $100  to  $200. 
Also  electric  machines.  To  add  new 
models  in  near  future. 

DELPHEON  CO.  Executive  offices  and 
factory,  810  Boutell,  place,  Bay  City, 
Mich.    Est.,  1916.    Manufactures  the 

"Delpheon"  line,  six  models,  retail 
prices  $75  to  $200.  Also  makes 
electric  machines. 

DOMESTIC  TALKING  MACHINE 
CORP.  Executive  offices  and  factory, 
Thirty-third  and  Arch  streets,  Phila- 
delphia, Pa.  Est.,  1916.  Manufactures 

"Domestic"  line,  six  models,  retail 
prices  $15  to  $135. 
THOMAS  A.  EDISON,  Inc.  Executive 
offices  and  factories.  Orange,  N.  J. 
Manufactures  "Edison  Diamond 
Disc"  line,  seven  models,  retail 
prices  $100  to  $450;  eight  period 
models  retailing  $l,000-$5,00O.  Also 
makes  "Edison  Diamond  Amberola" 
cylinder  line,  three  models,  retail 
prices  $30  to  $75. 

EMPIRE     TALKING     MACHINE  CO. 

Executive  offices,  429-  South  Wabash 
avenue,  Chicago;  factories,  Chicago 
and  Indianapolis.  Est.,  1915.  Manu- 
factures "Empire"  line,  seven 
models,  retail  prices  $25  to  $200. 

FLEMISH  PHONOGRAPH  CO.  Gen- 
eral sales  offices,  220  Fifth  avenue, 
New  York  City.  Est.,  1916.  Manu- 
factures "Flemish"  line,  four  models, 
retail  prices  $6  to  $35. 

FULTON- ALDEN  CO.,  Executive  offices, 
123  N.  Genesee  street,  Waukegan, 
111,  Manufactures  "Fulton"  line, 
three  models,  retail  prices  $125  to 
$350.    Also  makes  electric  machines. 

GABEL'S  ENTERTAINER  CO.  Execu- 
tive offices  and  factory,  210  North 
Ann  street,  Chicago,  111.  Manufac- 
tures Gabel's  Automatic  Entertainer 
and  Gabelola   f strictly  automatic). 


HOFFAY    TALKING    MACHINE  CO. 

Executive  offices,  505  Fifth  avenue, 
New  York  City.  Est.,  1915.  Manu- 
factures "Hoffay  Airtight"  line,  five 
models,  retail  prices  $75  to  $250. 

HUMANOLA  TALKING  MACHINE  CO. 

Executive  offices,  146  Center  street, 
Meyersdale,  Pa.  Est.,  1916.  Manu- 
factures "Humanola"  line,  five 
models,  retail  prices  $35  to  $110. 

IMPERIAL  TALKING  MACHINE  CO. 

Main  office  and  factory,  9  Vandever 
avenue,  Wilmington,  Del.  Show- 
rooms, 35  West  Thirty-first  street, 
New  York.  Manufactures  "Imperial" 
line,  six  models,  retail  prices  $25  to 
$190. 

ANDS   KOCH.     Executive   offices,  296 
Broadway,  New  York  City.  Manu- 
^  factures  the  "Koch-O-Phone"  line, 
twenty  models,  retail  prices  $4  to 
$220. 

LUCKY  13  PHONOGRAPH  CO.  Execu- 
tive offices  and  factory,  3  East 
Twelfth  street,  New  York  City.  Est., 
1913.  Manufactures  the  "Cleartone" 
phonographs,  thirty-three  models, 
retail  prices  $4  to  $200. 

LYRIAN  PHONOGRAPH  CO.  Execu- 
tive offices,  South  and  Summer 
streets,  Ciucinnati,  O.;  factory,  2000 
South  street,  Cincinnati,  O.  Est., 
1916.  Manufactures  "Lyrian"  ma- 
chine, retail  price  $25. 

MAGNOLA  TALKING   MACHINE  CO. 

Executive  offices,  711  Milwaukee  ave- 
nue, Chicago ;  factory,  Chicago. 
Manufactures  "Magnola"  line  of  ma- 
chines, five  models,  retailing  from 
$65  to  $210.  Also  manufactures 
"Magnola  Mobile"  line,  two  models, 
retailing  $75  and  $95.  Also  electric 
machines. 

MAN  DEL  MANUFACTURING  CO.  Ex- 
ecutive offices,  501  Laflin  street, 
Chicago ;  factories,  Chicago  and 
Benton  Harbor,  Mich.  Est.,  1915. 
Manufactures  "Mandel"  line,  four 
models,  retail  prices  $35  to  $250. 
Also  makes  electric  machines. 

MANOPHONE  CORPORATION.  Execu- 
tive offices  and  factory,  Adrian, 
Mich.  Est.,  1916.  Manufactures 
"Manophone"  line,  five  models,  re- 
tail prices  $15  to  $200. 

MELOPHONE  TALKING  MACHINE 
CO.,  Inc.  Executive  offices.  376  Laf- 
ayette street,  New  York  City.  Est., 
1915.  Manufactures  "Melophone" 
line,  seven  models,  retail  prices  $5 
to  $200. 

METEOR  MOTOR  CAR  CO.  Executive 
offices  and  factory,  Piqua,  O.  Manu- 
factures "Meteor"  machine,  one 
model,  retail  price  $75. 

METROPOLIS  SALES  CO.  Executive 
offices,  27  Union  Square,  New  York. 
Est.,  1916.  Manufactures  "Oriola" 
phonograph. 

MOZART    TALKING    MACHINE  CO. 

Executive  offices,  260S  North  Fif- 
teenth street.  St.  Louis.  Est.,  1916. 
Manufactures  the  "Mozart"  line, 
seven  models,  retail  prices  $15  to 
$100. 

OPEROELO  PHONOGRAPH  CO.  Ex- 
ecutive offices,  420  Lightner  Bldg, 
Detroit,  Mich.  Manufactures  "Oper- 
ollo"  phonographs. 

PATHE  FRERES  PHONOGRAPH  CO. 

Executive  offices,  10-32  Grand  ave- 
nue, Brooklyn,  N.  Y. ;  factories, 
Brooklyn,  N.  Y. ;  London,  Paris. 
Berlin.  Vienna.  Milan.  Manufactures 
the  "Pathephone"  line,  eight  models, 
retail  prices  $25  to  $225. 

PHONOGRAPHIC  TABLE  CO.  25  West 
Thirty-second  street,  New  York. 

REED,  DAWSON  &  CO.,  INC.  Execu- 
tive offices  and  factory,  6  West  Park 
street.  Newark.  N.  .T.  Est..  1897. 
Manufactures  "Dolce-Tone"  line  of 
machines,  seven  models,  retailing  $50 
to  $275. 

REGINA  _CO.  Executive  offices,  Mar- 
bridge  Building,  New  York  City ; 
factory,  Rahway,  N.  ,T.  Est.,  1892. 
Manufactures  coin  operated  "Hexa- 
phones."  Also  "Regina"'  music  box 
and  "Reginaphone"  lines. 

REPUBLIC  PHONOGRAPH  CO.  Execu- 
tive offices,  320  South  Wabash  ave- 
nue, Chicago ;  factory,  Chicago. 
Est.,  1916.  Manufactures  "Virtuoso." 
"Peerless"  and  "Republic"  lines,  re- 
tail prices  $75  to  $300. 

RISHELL  PHONOGRAPH  CO.  Execu- 
tive offices.  Williamsport.  Pa. ;  fac- 
tories, Williamsport  and  Hughes- 
ville,  Pa.  Est.,  1867.  (J.  K.  Rishel 
Furn.  Co.)  Manufactures  the 
"Rishell"  line,  eight  models,  retail 
prices  $50  to  $300. 


ROBINOLA  TALKING  MACHINE  CO. 

Executive  offices,  119  East  Fifth 
street,  Cincinnati.  Manufactures 
"Robinola"  machines,  four  models. 
Special  model  retails  at  $50. 
SCHILLING  PIANO  CO.  Executive 
offices,  112  West  Twenty-third  street. 
New  York.  Wholesale  distributors 
for  the  "Stradivara"  line,  seven 
models,  $45  to  $225.  Also  electric 
machines. 

CHARLES  W.  SHONK  CO.  Executive 
offices,  Monroe  Building,  Chicago, 
111.;  factory,  Maywood,  HI.  Est.  1877. 
Manufactures  "Mag-Ni-Phone"  line, 
six  models,  retail  prices  $15  to  $100. 

SONORA  PHONOGRAPH  CORPORA- 
TION. Executive  offices,  57  Reade 
street,  New  York  City.  Manufactures 
the  "Sonora"  line,  eleven  models, 
retail  prices  $45  to  $1,000. 

SOUTHERN  CALIFORNIA  HARD- 
WOOD &  MFG.  CO.  Offices,  801 
South  Los  Angeles  street,  Los  An- 
geles, Cal.  Manufactures  line  of  ma- 
chines retailing  from  $50  to  $750. 

STARR  PIANO  CO.  Executive  offices 
and  factory,  Richmond,  Ind.  Est., 
1872.  Manufactures  "Starr"  line, 
eleven  models,  retail  prices  $50  to 
$300. 

STATE  MANUFACTURING  CO.  Execu- 
tive offices  and  factory,  565  West 
Washington  boulevard,  Chicago. 
Est.,  1913.  Manufactures  "Uncle 
Sam's  Entertainer,"  two  models, 
automatic  coin  operated,  retailing 
$35  to  $150. 

STERLING  PHONOGRAPH  CO.  Ex- 
ecutive offices,  235  N.  Sixth  street, 
Brooklyn,  N.  Y. 

STEVENS  ORGAN  &  PIANO  CO.  Ex- 
ecutive offices  and  factory,  MaT-ietta, 
O.  Est.,  1888.  Manufactures  "Alethe- 
tone"  line  of  machines,  six  models, 
retail  prices  $50  to  $200. 

STEWART  PHONOGRAPH  CORPORA- 
TION. Executive  offices  327  Wells 
street,  Chicago.  Factory,  2843  North 
Lincoln  street,  Chicago.  Est.,  1916. 
Manufactures  "Stewart"  line,  retail 
prices  $7.75  and  upwards. 

SUPERTONE      TALKING  MACHINE 

CO.  Executive  offices,  18  West 
Twentieth  street,  New  York  City ; 
factory,  Oneida,  N.  Y.  Est.,  1916. 
Manufactures  the  "Supertone"  line, 
seven  models,  retail  prices  $15  to 
$100. 

THORNELL-MANTON,  INC.  Offices,  25 
Church  street.  New  York.  Sole  dis- 
tributors of  "Recruit"  portable  pho- 
nograph, retail  price  $35. 

TON-O-GRAF  CORP.  Executive  offices 
and  factory,  112  East  South  Water 
street,  Chicago.  Est.,  1916.  Manu- 
factures "Ton-O-Graf"  line,  one 
model.  After  January  1  will  make 
four  models,  retailing  $50  to  $150. 
Electric  machines  to  order. 

TONOLA  PHONOGRAPH  CO.  Execu- 
tive offices,  11  South  Seventh  street, 
Minneapolis,  Minn.  Manufactures 
"Tonola"  line. 

TOYPHONE  &  WOODWARE  MFRS., 
INC.  Executive  offices  and  factory, 
130  West  Eighteenth  street,  New 
York.    Est.,  1917. 

VICTOR     TALKING     MACHINE  CO. 

Executive  offices  and  factory,  Cam- 
den. N.  .T.  Manufactures  "Victor" 
and  "Victor-Victrola"  lines,  thirteen 
models,  retail  prices  $17.50  to  $400. 
Electric  machines  included.  Also 
manufactures  Victor  period  line, 
forty  models,  retail  prices  from  $300 
to  $900. 

VIOLAPHONE    TALKING  MACHINE 

CO.  Executive  offices,  606  Consum- 
ers' Building,  Chicago,  111.  Manu- 
"  facturers  of  "Violaphone"  talking 
machines,  two  models,  retail  prices 
$73.50  and  $50. 

VITANOLA  TALKING  MACHINE  CO. 

Executive  offices,  501-509  West  Thir- 
ty-fifth street,  Chicago.  Factories, 
Chicago^  Rockford  and  Michigan. 
Manufacture  the  "Vitanola"  line, 
eight  models,  retail  prices  $25  to 
$200. 

WESER  BROS.,  INC.  Executive  offices, 
520  West  Forty-third  street.  New 
York  City ;  factory,  New  York  City. 
Est.,  1879i.  Manufactures  "Weser" 
line,  six  models,  retailing  from  $35 
to  $200.    Also  electric  machines. 

WILKINS  TOY  CO.  Offices  and  factory, 
Keene,  N.  H.  Manufactures  "Kiddie- 
fone,"  retail  price  $2.50. 

THOS.  E..  WILSON  &  CO.  Executive 
offices  and  warehouses,  701  North 
Sangamon  street,  Chicago.  Makes 
"Thos.  E.  Wilson"  phonographs,  two 
models,  retailing  at  $40  and  $60. 


WONDER    TALKING    MACHINE  CO. 

Executive  offices  and  factory,  113 
Fourth  avenue,  New  York  City.  Est., 
1915.  Manufactures  the  "Wonder" 
line,  retail  prices  $5  to  $75. 

WORLD  PHONOGRAPH  CO.  Execu- 
tive offices  and  factory,  736  Tilden 
street,  Chicago,  111.  Manufactures 
"World"  phonograph  line,  four 
models,  retail  prices  $75  to  $175. 

RECORDS 

BRUNSWICK  -  BALKE  -  COLLENDER 

CO.  Executive  offices,  623  South 
Wabash  avenue,  Chicago.  Est.,  1845. 
Markets  the  "Path6"  records,  manu- 
factured by  the  Path6  Freres  Phono- 
graph Co.,  New  York. 

COLUMBIA  GRAPHOPHONE  CO.  Ex- 
ecutive offices,  Woolworth  building, 
New  York  City.  Manufactures  "Col- 
umbia" records,  ten  and  twelve 
inches,  lateral  cut. 

CORTINA  ACADEMY  OF  LANGUAGES. 

Executive  offices,  12  East  Forty- 
sixth  street,  New  York  City.  Est., 
1S82.  Markets  Cortina  Phone-Method, 
lateral  cut,  sold  in  sets.  Language 
records  only. 

CRESCENT  TALKING  MACHINE  CO. 

Executive  offices,  109  Reade  street, 
New  York  City.  Est.,  1914.  Mar- 
kets "Crescent"  line,  vertical  cut, 
eight-inch  record,  retail  price  35c. 

DOMESTIC  TALKING  MACHINE 
CORP.  Executive  offices  and  factory, 
Thirty-third  and  Arch  streets,  Phila- 
delphia. Est.,  1916.  Manufactures 
"Domestic  Blue"  records,  ten  and 
twelve-inch,  vertical  cut,  retail  from 
70c.  to  $1.25. 

THOMAS  A.  EDISON,  Inc.  Executive 
offices  and  recording  laboratories, 
Orange,  N.  J.  Manufactures  "Edi- 
son   Disc"    line,    ten-inch  record, 

vertical  cut,  retail  prices  $1  to  $4. 
Also  manufactures  "Edison  Blue 
Amberol"  cylinder  records,  retail 
prices  50  ceuts  to  $1. 

EMERSON  PHONOGRAPH  CO.  Execu- 
tive offices  and  laboratory,  3  West 
Thirty-fifth  street,  New  York  City. 
Factories  at  various  points.  Est., 
1915.  Manufactures  the  "Emerson 
Universal  Cut"  double-disc  record, 
retail  price  25c. 

EMPIRE    TALKING     MACHINE  CO. 

Executive  offices,  423  South  Wabash 
avenue,  Chicago.  Est.,  1915.  Mar- 
kets "Empire"  line,  vertical  cut,  ten 
and  twelve-inch  records,  retailing  at 
75c.  up. 

GENNETT  RECORDS  (Division  Starr 
Piano  Co).  Executive  offices,  9  East 
Thirty-seventh  street.  New  York 
City  ;  factory,  Richmond,  Ind.  Est., 
1S72.  Manufactures  "Gennett"  rec- 
ords, ten-inch  double  face,  vertical 
cut  records,  retailing  from  65c.  to  $4. 

IMPERIAL  TALKING  MACHINE  CO. 

Main  office  and  factory,  9  Vandever 
avenue,  Wilmington,  Del.  Recording 
laboratory  and  showrooms,  35  West 
Thirty-first  street,  New  York.  Manu- 
factures "Rex"  and  "Imperial"  rec- 
ords, ten  and  twelve-inch ;  vertical 
cut,  retail  prices  75c.  to  $2. 

JONES  CENTRAL  RECORDING  LAB- 
ORATORIES, 104  Sixth  avenue, 
New  York.  Manufactures  records  in 
any  quantity. 

LYRAPHONE  CO.  OF  AMERICA.  Ex- 
ecutive offices,  12  West  Thirty-sev- 
enth street,  New  York  City ;  factory, 
Brooklyn.  Manufactures  "Lyric"  line, 
ten  and  twelve-inch  double  face,  ver- 
tical cut  records,  retailing  from  75c. 
to  $3.    Est.,  1916. 

OPERAPHONE  MANUFACTURING 
CORPORATION.  Long  Island  City, 
N.  Y.  Manufactures  "Operaphone" 
line,  vertical  cut,  eight-inch  records, 
retail  price  35c. 

•PAROQUETTE     RECORD     MFG.  CO. 

Executive  offices,  47  West  Thirty- 
fourth  street,  New  York;  factory, 
Bush  Terminal  Building,  Brooklyn, 
N.  Y.  Est.,  1916.  Manufactures 
"Par-O-Ket"  line,  seven-inch  record, 
vertical  cut,  retail  price  35c. 

PATHE  FRERES  PHONOGRAPH  CO. 

Executive  offices,  10-32  Grand  Ave- 
nue, Brooklyn,  N.  Y. ;  factories, 
and  recording  laboratories,  New 
York  City,  N.  Y.;  Brooklyn,  N.  Y.; 
London,  Paris,  Berlin,  Vienna  and 
Milan.  Manufactures  "Pathe"  line, 
vertical  cut,  10%,  11%  and  14-inch 
records. 

PATRIA  RECORD  CORP.  Executive 
offices,  32  East  Twenty-third  street, 
New  York.    Manufactures  "Patria" 

records. 
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STARR  PIANO  CO.  Executive  offices 
and  factory,  Richmond,  Ind.  Est. 
1872.  Manufactures  "Starr"  line, 
ten-inch  double  disc  record,  vertical 
cut,  retail  prices  65c.  to  $4.00. 

VICTOR     TALKING     MACHINE  CO. 

Executive  offices  and  factory  and 
recording  laboratories,  Camden,  N. 
J.  Manufactures  "Victor"  line,  ten- 
inch  and  twelve-inch  records,  lateral 
cut,  retail  prices  75c  to  $7. 

JOBBERS 
Columbia  Jobbers 

COLUMBIA       GRAPHOPHONE  CO. 

Wholesale  distributing  branches  are 
located  in  the  following  cities  under 
the  name  of  the  "Columbia  Grapho- 
phone  Co."  unless  otherwise  noted — 
Atlanta,  Ga.;  Baltimore,  Md.;  Bos- 
ton, Mass.;  Buffalo,  N.  Y. ;  Chicago, 
111.;  Cincinnati,  O.;  Cleveland,  O. ; 
Dallas,  Tex. ;  Denver.  Col. ;  Detroit, 
Mich.;  Indianapolis,  Ind.;  Kansas 
City,  Mo. ;  Los  Angeles,  Cal. ;  Louis- 
ville, Ky. ;  Minneapolis,  Minn.;  New 
Haven,  Conn.;  New  Orleans,  La.; 
New  York  City;  Schmoller  &  Mueller 
Co.,  Omaha,  Neb.;  Pennsylvania 
Talking  Machine  Co.,  Philadelphia, 
Pa. ;  Pittsburgh,  Pa. ;  Portland,  Me. ; 
Portland,  Ore.;  Grafonola  Co., 
Rochester,  N.  Y. ;  Columbia  Stores 
Co.,  Salt  Lake  City,  Utah;  San 
Francisco,  Cal. ;  Seattle,  Wash. ; 
Spokane,  Wash.;  Springfield,  Mass.; 
St.  Louis,  Mo. ;  Tampa  Hardware 
Co.,  Tampa,  Fla. 

Victor  Jobbers 

AMERICAN  TALKING  MACHINE  CO. 

356  Livingston  street,  Brooklyn,  N.  Y. 

W.  D.  &  C.  N.  ANDREWS.  Buffalo, 
N.  Y. 

W.  D.  ANDREWS  CO.  Syracuse,  N.  Y. 

BADGER    TALKING    MACHINE  CO. 

135  Second  street,  Milwaukee,  Wis. 

BLACKMAN  TALKING  MACHINE  CO. 

97  Chambers  street,  New  York  City. 

C.  BRUNO  &  SON,  Inc.  351  Fourth 
avenue,  New  York  City. 

LOUIS  BUEHN  CO.,  Inc.  Philadelphia, 
Pa. 

CHICAGO  TALKING  MACHINE  CO. 
12  North  Michigan  avenue,  Chicago. 

COHEN  &  HUGHES.    Baltimore,  Md. 

CORLEY  CO.,  Inc.    Richmond,  Va. 

CRESSEY  &  ALLEN,  Inc.  Portland, 
Me. 

I.  DAVEGA,  JR.,  Inc.  125  West  125th 
street,  New  York  City. 

S.  B.  DAVEGA  CO.  831  Broadway,  New 
York  City. 

CHARLES  H.  DITSON  &  CO.  8  East 
Thirty-fourth  street,  New  York  City. 

OLIVER  DITSON  CO.     Boston,  Mass. 

E.  F.  DROOP  &  SONS.  Washington. 
D.  C,  and  Baltimore,  Md. 

W.  J.  DYER  &  BRO.    St.  Paul,  Minn 

EASTERN    TALKING    MACHINE  CO. 

117  Tremont  street,  Boston,  Mass. 

ECLIPSE  MUSICAL  CO.    Cleveland,  O. 

H.  R.  EI  SEN  BRANDT  SONS.  Balti- 
more, Md. 

GATELY-HAIRE  CO.,  L-jc  Albany, 
N.  Y. 

ORINNELL  BROS.    Detroit,  Mich. 
LYON  &  HEALY.    Chicago,  111. 
MICKEL  BROS.  CO.    Des  Moines,  la. 
W.  D.  MOSES  &  CO.    Richmond,  Va. 
NEBRASKA  CYCLE  CO.    Omaha,  Neb. 

NEW  YORK  TALKING  MACHINE  CO. 

119  West  Fortieth  street,  New  York. 

SILAS  E.  PEARSALL  CO.  18  West 
Forty-sixth  street,  New  York  City. 

PENN  PHONOGRAPH  CO.,  Inc.  17 
South  Ninth  street,  Philadelphia. 

SANGER  BROS.    Dallas,  Texas. 

SCHMELZER  ARMS  CO.  Kansas  City, 
Mo. 

SHERMAN,  CLAY  &  CO.  San  Fran- 
cisco, Cal. 

STANDARD  TALKING  MACHINE  CO. 
Pittsburgh,  Pa. 

M.  STEINERT  &  SONS  CO.  35  Arch 
street,  Boston,  Mass. 

H.  A.  WEYMAN  &  SON,  INC.  Phila- 
delphia, Pa. 

THE    WHITNEY    &     CURRIER  CO. 

Toledo,  Ohio. 

PERRY  B.  WHITSIT  CO.  Columbus,  O. 

G.  T.  WILLIAMS  CO.  217  Duffield 
street,  Brooklyn,  N.  Y. 

RUDOLPH  WURLITZER  CO.  Cincin- 
nati, O. 

Edison  Jobbers 

FRANK    E.    BOLWAY    &    SON,  INC. 

Syracuse,  N.  Y. 
PARDEE    ELLENBERGER    CO.,  Inc. 

Boston,    Mass.,    and    New  Haven. 

Conn. 

THE  PHONOGRAPH  CO.  229  South 
Wabash  avenue,  Chicago,  111. 


Pathe  Jobbers 

ARMSTRONG  FURNITURE  CO,  Mem- 
phis, Tenn. 


FISCHER  CO.,  Detroit,  Mich. 

HALLETT   &  DAVIS   PIANO   CO.  18 

East  Fortv-second  street,  New  York 
City. 

MOONEY-MUELLER  WARD  CO.  In- 
dianapolis, Ind. 

NATIONAL  PIANO  CO.  .  316  North 
Howard  street,  Baltimore,  Md. 

PATHEPHONE    DISTRIBUTORS  CO. 

95  Southern  boulevard,  New  York 
City. 

PATHEPHONE  SALES  CO.  OF  NEW 
YORK.  Ill  East  Fourteenth  street, 
New  York  City. 

PITTSBURGH  PATHEPHONE  CO.  936 

Liberty  avenue,  Pittsburgh,  Pa. 

M.  SELLER  &  CO.    Portland,  Ore. 

G.  SOMMERS  &  CO.    St.  Paul,  Minn. 

A.  VICTOR  &  CO.    Buffalo,  N.  Y. 

WILLIAMS,  DAVIS,  BROOKS  & 
HINCHMAN  SONS.    Detroit,  Mich. 


Sonora  Jobbers 

PIERSOL  CARPET  CO.  Lancaster, 
Pa. 

SMITH,  KLINE  &  FRENCH.  Phila- 
delphia; Pa. 

C.  W.  SNOW  &  CO.  Syracuse,  New 
York. 

Delpheon  Jobbers 

DELPHEON  SALES  CO.  25  Church 
street,  New  York  City. 

Manaphone  Jobbers 

GENNERT.  24  East  Thirteenth  street. 
New  York  City. 


CASES— COVERS 

ALADDIN  PHONECOVER  CO.  Execu- 
tive offices,  80  Fifth  avenue,  New 
York.  Manufactures  packing  covers 
for  moving,  warehouse,  store  and 
parlor  use. 

E.  H.  LANSING.  Executive  offices  and 
factory,  611  Washington  street,  Bos- 
ton, Mass.  Est.,  1881.  Manufactures 
the  "Lansing"  Khaki  moving  covers, 
and  slip  covers. 

LYON  &  HEALY.  Executive  offices. 
Chicago,  111.  Manufactures  Khaki 
carrying  covers  for  talking  ma- 
chines. 

NELSON  &  HALL  CO.  Executive  of- 
fices, Montgomery  Center,  Vt. ;  fac- 
tories, Montgomery  Center,  Vt.. 
Samsonville,  Vt.,  and  Camden,  N.  J. 
Est.,  1889.  Manufactures  packing 
cases. 

C.  E.  WARD  CO.  Executive  offices  and 
factory,  New  London,  O.  Est.,  1905. 
Manufactures  phonograph  wareroom 
and  carrying  covers  for  all  purposes. 


PARTS 

ACME  DIE  CASTING  CORPORATION. 

Executive  offices  and  factory.  Bush 
Terminal,  Brooklyn,  N.  Y.  Sales  of- 
fices hi  leading  cities.  Products 
manufactured:  Tone  arms,  sound 
boxes,  regulators,  tone  modifiers, 
special  die  castings,  stops  and  mis- 
cellaneous parts. 

American  piiONor ARTS  co.  Execu- 
tive offices,  3500  Normal  avenue, 
Chicago;  factory,  Chicago.  Products 
manufactured :  "Play-rite"  sin-inn 
motors,  electric  motors,  tone  arms, 
sound  boxes  and  other  parts. 

ARNOLD  ELECTRIC  CO.  Executive 
offices,  1425  Twelfth  street,  Racine. 
Wis.;  factory,  Racine,  Wis.  Manu- 
factures electric  motors. 

BARNHART  BROTHERS  &  SPIND- 
LER.  Executive  offices  and  factory, 
Monroe  and  Throop  streets,  Chicago. 
111.  Est..  1868.  Products  manufac- 
tured :  "Superior"  spring  motors, 
tone  arms,  reproducers,  needle  cups, 
die  castings  and  stampings. 

CHICAGO     METAL     PRODUCTS  CO. 

Executive  offices  and  factory.  501 
South  Jefferson  street,  Chicago. 
Established.  1914.  Products  manu- 
factured :  Electric  motors,  gover- 
nors, and  screw  machine  products. 

COMBINATION     ATTACHMENT  CO. 

Executive  offices,  209  South  State 
street,  Chicago.  Established,  1915. 
Products  manufactured  :  Reproduc- 
ers and  tone  arms. 

GEORGE  CLAY  COX.  73  State  street. 
Rochester,  N.  Y.  Manufactures 
"Phonomotor"  electric  motor. 

CRESCENT   TALKING   MACHINE  CO. 

Executive  offices,  109  Reade  street 
New  York  City.  Established.  1914. 
Products  manufactured:  Tone  arms, 
sound  boxes,  spring  motors,  tone 
modifiers,  automatic  stops  and  auto- 
matic lid  supports. 

DOEHLER  DIE  CASTING  CO.  Execu 
five  offices  and  factory,  Court  and 
Ninth  streets,  Brooklyn,  N.  Y.;  also 
factories  in  Toledo,  O..  and  Newark, 
N.  J.  Products  manufactured :  Tone 
arms,  sound  boxes,  tone  modifiers, 
special  die  castings,  stops  and  mis- 
cellaneous parts  to  order  only. 

CHAS.  H.  ELTING  .  &  CO.  Offices  and 
factory.  1516  South  Wabash  avenue, 
Chicago.  Manufactures  E  1 1  i  n  g 
motors,  motor  main  springs,  regu- 
lators, stops,  turntables,  hardware, 
gears,  stampings,  governors,  etc. 
Distributors  of  spring  steel  for 
motor  main  springs. 


EMPIRE     TALKING    MACHINE  CO. 

Executive  offices,  429  South  Wabash 
avenue,  Chicago ;  factories,  Chicago 
and  Indianapolis.  Established,  1915. 
Manufactures  automatic  brakes. 

FLEMISH  PHONOGRAPH  CO.  Execu- 
tive offices,  220  Fifth  avenue,  New 
York.  Products  manufactured : 
Spring  motors. 

OTTO  HEINEMAN  PHONOGRAPH 
SUPPLY  CO.,  Inc.  Executive  offices, 
25  West  Forty-fifth  street,  New  York 
City ;  factories.  Elyria,  O.,  Putnam, 
Conn.,  and  Newark,  N.  J.  Est., 
1915.  Products  manufactured:  Spring 
motors,  tone  arms,  names :  "Motor 
of  Quality"  and  "Meisselbach" 
motors,  tone  arms,  sound  boxes, 
"Dean"  needles,  etc. 

INDEPENDENT  TALKING  MACHINE 
CO.,  Inc.  Executive  offices  and  fac- 
tory, 54  Bleecker  street,  New  York 
City.  Est.,  1913.  Products  manufac- 
tured :  Spring  motors,  tone  arms, 
sound  boxes,  tabulators,  tone  arm 
rests,  brakes,  lid  stops,  springs, 
needle  cups,  etc. 

INDIANA  DIE  CASTING  CO.  Execu- 
tive offices  and  factory,  Cornell  and 
Eleventh  streets,  Indianapolis,  Ind. 
Products  manufactured  :  Tone  arms, 
souud   boxes,  special  die  castings, 

,  stops  and  miscellaneous  parts  to 
order  only. 

INTERNATIONAL  MICA  CO.  Execu- 
tive offices  aud  sales  dept.,  1228 
Filbert  street.  Philadelphia.  Pa. 
Est..  1913.  Specialize  in  mica  dia- 
phragms. 

JACQUITH  MACHINERY  BUREAU, 
INC.  Executive  offices,  100  Purchase 
street,  Boston,  Mass.  Manufactures 
spring  cups,  spring  cup  separators, 
motor  governors,  etc. 

JOHNSON  MOTOR  CO.  Executive  of- 
fices. 3233  West  Lake  street,  Chicago. 

Manufactures  electric  motors. 

r.  C.  KENT  &  CO.  Executive  offices 
and  factory,  24  Scott  street,  Newark, 
N.  J.  Est..  1914.  Products  manu- 
factured: Tone  arms,  sound  boxes 
and  various  attachments.  Also  does 
gold-plating  for  the  trade. 

KIRKMAN  ENGINEERING  CO.  Ex- 
ecutive offices  and  factory,  237  Laf- 
ayette street,  New  York  City.  Est., 
1912.  Manufactures:  "Kirkmau" 
spring  motors  and  miscellaneous 
parts. 

ANDS  KOCH.  Executive  offices,  296 
Broadway,  New  York  City.  Pro- 
ducts manufactured  :  Tone  arms  and 
sound  boxes. 

LAKESIDE  SUPPLY  CO.,  Inc.  Execu- 
tive offices,  202  South  Clark  street, 
Chicago.  .Manufactures  tone  arms, 
brakes,  needle  cups,  turntables,  etc. 

LUCKY  13  PHONOGRAPH  CO.  Execu- 
tive offices,  3  East  Twelfth  street, 
New  York  City.  Manufacturers  aud 
jobbers  of:  Motors,  tone  arms, 
sound  boxes,  main  springs,  governor 
springs  and  miscellaneous  parts. 

.MAJESTIC  PHONO  PARTS  CO.  Execu- 
tive offices,  1326  Republic  Bldg., 
Chicago.  Manufactures  tone  arms, 
reproducers,  automatic  cover  sup- 
ports and  cabinet  hardware. 

MANHATTAN     PHONO     PARTS  CO. 

Executive  offices,  32  Union  Square, 
New  York.  Manufactures  sound 
boxes  and  wooden  tone  arms. 
LEONARD  MARKELS.  Executive  of- 
fices and  factory,  165  William  street, 
New  York  City.  Est.,  1911.  Prod- 
ucts manufactured:  "Markels" 
Butterfly  jewel-bearing  motors;  also 
tone  arms,  sound  boxes  and  miscel- 
laneous phonograph  parts. 

A.  F.  MEISSELBACH  &  BRO.  (Div.  of 
the  Otto  Heineman  Phono  Supply 
Co.).  Executive  offices,  25  West 
Fortv-fifth  street,  New  York.  Fac- 
tory. Newark,  N.  J.  Est.,  1887. 
Products  manufactured:  Spring 
motors,  tone  arms,  sound  boxes, 
stops  and  miscellaneous  parts. 

MELOPHONE  TALKING  MACHINE 
CO.,  Inc.  Executive  offices,  376  Laf- 
ayette street,  New  York  City.  Est., 
3915.  Products  manufactured: 
Motors  and  miscellaneous  parts. 

MERMOD  &  CO.  Executive  offices, 
505  Fifth  avenue,  New  York  City; 
factory,  Ste.  Croixe,  Switzerland. 
Est.,  1S16.  Products  manufactured: 
Spring  motors,  tone  arms,  sound 
boxes  and  miscellaneous  parts. 

METROPOLIS  SALES  CO.  Executive 
offices,  27  Union  Square,  New  York. 
Manufactures  motors,  tone  arms, 
sound  boxes  and  miscellaneous 
parts. 

MUTUAL    TALKING    MACHINE  CO. 

Executive  offices,  145  West  Forty- 
fifth  street,  New  York  City.  Pro- 
ducts manufactured  :  Tone  arms  and 
sound  boxes. 

NEW  JERSEY  REPRODUCER  CO. 
Executive  offices  and  factory,  10 
Oliver  street.  Newark,  N.  J.  Manu- 
factures  'Invincible"  sound  box. 

PADDACK  DIAPHRAGM,  Inc.  Execu- 
tive offices  and  factory,  451  Hudson 
avenue,  Brooklyn,  N.  Y.  Manufac- 
tures the  "Paddack"  diaphragm. 

PARR  MFG  CORPN.  Executive  offices, 
1  Union  Square,  New  York.  Paten- 
tees and  manufacturers  of  the  Parr 
"Magnetic"  reproducer. 

PERFECT  AUTOMATIC  BRAKE  CO. 
Executive  offices  and  factory,  425 
South  Wabash  avenue,  Chicago. 
Est.,  1915.  Manufactures  automatic 
brakes. 

PHONOGRAPH  APPLIANCE  CO.  Ex- 
ecutive offices,  New  Brighton,  S.  I., 
N.  Y.  Factory,  109-113  West  Broad- 
way, New  York  City.  Est.,  1915. 
Products  manufactured :  "Crystal 
Edge"  mica  diaphragms. 


^PHONOGRAPH  PARTS  CO.  7  West 
Twenty-second  street,  New  York., 
Manufactures  tone  arms,  sound 
boxes,  motors,  etc. 

PHONOGRAPH    SPECIALTIES  MFG. 

CO.    120  Walker  street,  New  York. 
Manufactures  castings,  dies,  etc. 

PRESTO  PHONO  PARTS  CORP.  Exec- 
utive offices  and  factory,  Sperry 
Building,  Manhattan  Bridge  plaza, 
Brooklyn,  N.  Y.  Est.,  1916.  Products 
manufactured : '  Tone  arms,  sound 
boxes,  motors,  turntables,  cover  sup- . 
ports,  cabinet  hardware. 

RENE  MFG.  CO.  Executive  offices  and 
factory,  Hillsdale,  N.  J.  Products 
manufactured :  Springs,  tone  arms, 
sound  boxes  and  miscellaneous 
parts. 

SOSS  MFG.  CO.  Executive  offices  and 
factory,  435  Atlantic  avenue.  Brook- 
lyn, N.  Y.  Est.,  1908.  Products 
manufactured  :  "Soss"  hinges,  "Soss" 
die  castings,  tone  arms,  sound  boxes, 
tone  arm  supports  and  miscellaneous 
parts. 

STARR  PIANO  CO.  Executive  offices 
and  factory,  Richmond,  Va.  Est.. 
1S72.  Manufactures  "Ku-Allen" 
spring  motors. 

STEPHENSON,  INC.  Offices,  1  West 
Thirty-fourth  street,  New  York. 
Factory,  DeCamp  and  Sloan,  New- 
ark, N.  J.  Manufactures  "Stephen- 
son" Precision-made  spring  motor. 

STERLING  METAL  NOVELTY  MANU- 
FACTURING CO.  Executive  offices, 
174  Worth  street,  New  York  City. 
Manufactures  needles,  cups  and 
metal  boxes. 

STEWART     PHONOGRAPH  CORPN. 

Executive  offices,  327  Wells  street, 
Chicago.  Products  Manufactured : 
Motors,  tone  arms,  reproducers  and 
other  parts. 

THOMAS  MFG.  CO.  Executive  offices 
and  factory,  Dayton,  O.  Est.,  1916. 
Products  manufactured:  "Dayton" 
motors,  tone  arms  and  sound  boxes. 

TONOLA  PHONOGRAPH  CO.  Offices, 
11  South  Seventh  street,  Minneapo- 
lis, Minn.  Distributors  of  motors, 
tone  arms,  sound  boxes,  etc. 

THE  UNION  PHONOGRAPH  SUPPLY 

CO.  Executive  offices  and  factory, 
1100-1108  West  Ninth  street,  Cleve- 
land, O.  Products  manufactured : 
Tone  arms,  sound  boxes  and  attach- 
ments. 

TYPHANY  MOTOR  CO.  Executive  of- 
fices, 32  Union  Square,  New  York 
City.  Manufactures  "Typhauy" 
spring  motors. 

UNITED   PHONOGRAPH    PARTS  CO. 

Executive  offices  and  factory,  3248 
West  Sixteenth  street,  Chicago.  Est., 
1916.  Manufactures  "Perfecto"  tone 
arms  and  "Perfecto"  reproducers. 

VEECO  COMPANY.  Executive  office,  248 
Boylston  street,  Boston,  Mass. ;  fac- 
tory. New  Hampshire.  Est..  1916. 
Products  manufactured:  Electric 
motors  and  "Vitraloid"  turntables. 

VILLINGER  MFG.  CO  Executive  of- 
fices and  factory,  Williamsport,  Pa. 
Manufactures  stay  arms,  modifying 
rods  and  needle  cups,  grill  sup- 
ports, etc. 

VITALIS  HIMMER,  JR.  Executive  of- 
fices, 77  Reade  street.  New  York 
City.  Est.,  1913.  Products  include 
tone  arms,  sound  boxes  and  "Au- 
dion"  sound  boxes. 

WATERBURY  INSTRUMENT  CO.  Ex- 
ecutive offices,  Waterbury,  Conn. 
Manufactures  "Supersonus"  sound 
box. 

WILSON-LAIRD  PHONOGRAPH  CO., 
Inc.  Executive  offices,  136  Liberty 
street.  New  York  City.  Est.,  1916. 
Manufactures  "Bliss"  reproducers. 

WONDER  TALKING  MACHINE  CO. 
Executive  offices  and  factory.  113 
Fourth  avenue,  New  York  City.  Dis- 
tributors of  motors,  sound  boxes 
and  tone  arms. 


MFRS.  CABINETS 

CENTURY  CABINET  CO.  Executive  of- 
fices, 25  West  Forty-fifth  street.  New 
York  City;  factory,  Utica,  N.  Y. 

CRIPPEN-RASE  CO.,  Inc.  Executive 
offices  and  factory,  Rochester,  N.  Y. 
Manufactures  "Crip-N"  record  files 
and  ejector. 

GRAND  RAPIDS  CABINET  FURN.  CO. 

Offices,     Empress     Bldg.,  Grand 

Rapids,  Mich. 
HAAG  CABINET  CO.  Executive  offices, 

Drexel  Building,  Philadelphia,  Pa. 

Manufactures  "Haag"  ejectors. 
EDWARD    B.    JORDAN    &    CO.,  Inc. 

Executive   offices   and   factory,  127 

De  Graw  street,  Brooklyn,  N.  Y. 

GEO.  A.  LONG  CABINET  CO.  Execu- 
tive offices  and  factory,  Hanover, 
Pa.    Est.,  1911. 

C.  J.  LUNDSTROM  MFG.  CO.  Little 

Falls,  N.  Y.    Est.  1900. 

METROPOLIS  SALES  CO.  Executive 
offices,  27  Union  Square,  New  York. 

NANES  ART  FURNITURE  CO.  Execu- 
tive offices  and  factory.  Grand  street 
and  East  River,  New  York  City. 

NORTHWESTERN  CABINET  CO.  Ex- 
ecutive offices,  Menomonee,  Mich. 
Manufactures  cabinets. 

TOYPHONE  &  WOODWARE  MFRS., 
INC.  130  West  Eighteenth  street, 
New  York  City. 

UDELL  WORKS.  Executive  offices  and 
factory,  Indianapolis,  Ind.  Est. 
1873. 

SAMUEL  WEINSTEIN.  134  Dnane 
street,  New  York.  Est.,  1899. 
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RECORD  CABINETS 

Manufacturers  and  Distributors 

CBIPPEN-RASE  CO.  Executive  offices 
and  factory,  Rochester,  N.  Y. 
(Manufacturer.) 

EMPIRE    TALKING     MACHINE  CO. 

Executive  offices,  429  South  Wabash 
avenue,  Chicago.     Est.,  1915. 

FEDERAL  EQUIPMENT  CO.  Execu- 
tive offices,  320  West  street,  Carlisle, 
Pa. 

FLEXIFILE  CO.  Executive  offices,  335 
South  La  Salle  street,  Chicago,  111.; 
factories,  Chicago.  Est.,  1916. 
(Manufacturer.) 

GLOBE- WERNICKE  CO.  Executive 
offices  and  factory,  Cincinnati,  O. 
Est.,  1882.  Manufactures  "Brown" 
disc  record  cabinets.  Also  manu- 
factures sectional  disc  record'  cabi- 
nets, sectional  book  cases,  sectional 
filing  cabinets,  wood  and  steel; 
Globe  safes  and  steel  shelving. 

HAAG  CABINET  CO.  Executive  offices, 
Drexel  Building,  Philadelphia,  Pa. 

HEBZOG  ABT  FURNITURE  CO.  Ex- 
ecutive offices  and  factory,  Saginaw, 
West  Side,  Mich.  Est.,  1900. 
(Manufacturer.) 

KANE  MANUFACTURING  CO.  Execu- 
tive offices  and  factory,  Kane,  Pa. 
Manufactures  "Kane"  instrument 
stands  for  table  model  machines. 

GEO.  A.  LONG  CABINET  CO.  Execu- 
tive offices  and  factory,  Hanover, 
Pa.    Est.,  1911.  (Manufacturer.) 

LUCKY  13  PHONOGBAPH  CO.  Execu- 
tive offices,  3  East  Twelfth  street, 
New  York  City.  Est.,  1915.  (Dis- 
tributor.) 

C.  J.  LUNDSTBOM  MFG.  CO.  Execu- 
tive offices  and  factory,  Little  Falls, 
N.  Y.    Est.,  1900.  (Manufacturer.) 

METEOB  MOTOB  CAB  CO.  Executive 
offices  and  factory,  Piqua,  O. 

NANES  ABT  FUBN.  CO.  Executive  of- 
fices and  factory,  Grand  street  and 
East  River,  New  York  City.  Est., 
1915.  (Manufacturer.) 

NATIONAL  TALKING  MACHINE 
SALES  COBPN.  (P.  C.  Henderson 
Co.).  Executive  offices,  68  Chauncey 
street,  Boston,  Mass.  Trade  name 
"Rol-Top."  (Distributor.) 

K.  NICHOLSON  FUBN.  CO.  Executive 
offices  and  factory.  Chase  City,  Va. 
Est.,  1911.  (Manufacturer.) 

OGDEN    SECTIONAL    CABINET  CO. 

Executive  offices,  Lynchburg,  Va. ; 
factories,  Lynchburg,  Va.,  and  Kan- 
kakee, 111.  (Manufacturer.) 

FBANK  P.  BEAD.  Executive  offices, 
27  South  Fifth  avenue,  Chicago. 
Manufactures  the  "Automatic"  rec- 
ord container.    Est.,  1917. 

SALTEB  MFG.  CO.  Executive  offices, 
339  North  Oakley  boulevard,  Chi- 
cago, 111 ;  factory,  Chicago.  Est., 
1876.  (Manufacturer.) 

SCHLOSS  BEOS.  Executive  offices  and 
factory,  637  West  Fifty-fifth  street, 
New  York  City.  (Manufacturer.) 

TOYPHONE  &  WOODWABE  MFBS., 
INC.  130  West  Eighteenth  street, 
New  York.  (Manufacturer.) 

UDELL  WOBKS.  Executive  offices  and 
factory,  Indianapolis,  Ind.  Est., 
1873.  (Manufacturer.) 

SAMUEL  WEINSTEIN.  134  Duane 
street,  New  York.  Est..  1899.  (Manu- 
facturer.) 

WONDEB    TALKING    MACHINE  CO. 

Executive  offices,  113  Fourth  avenue, 
New  York  City.  (Manufacturer.) 

BOOTHS  AND  FIXTURES 

FBANK  B.  CUBBY,  19  Wareham  street, 
Boston,  Mass.  Manufactures  booths 
and  fixtures. 

FEDEBAL  EQUIPMENT  CO.  Executive 
offices  and  factory,  320  West  street, 
Carlisle,  Pa.  Manufactures  demon- 
stration booths. 

MUTIPLEX   DISPLAY  FIX  TUBE  CO. 

Executive  offices  and  factory,  918 
North  Tenth  street,  St.  Louis.  Manu- 
factures fixtures  for  displaying 
monthly  record  bulletins. 

OGDEN    SECTIONAL    CABINET  CO. 

Executive  offices,  Lynchburg,  Va. ; 
factories,  Lynchburg,  Va.,  and  Kan- 
kakee, 111.  Manufactures  sectional 
record  filing  cabinets. 

SYEACUSE  WIEE  WOBKS.  Executive 
offices  and  factory,  Syracuse,  N.  Y. 
Est.,  1887.  Manufactures  metal  filing 
record  racks  (disc  and  cylinder). 

TOYPHONE  &  WOODWABE  MFBS., 
INC.  130  West  Eighteenth  street, 
New  York. 

UNIT  CONSTBUCTION  CO.  Executive 
offices  and  factory,  121  South  Thir- 
ty-first street,  Philadelphia,  Pa. 
Est.,  1915.  Manufactures  "Unico" 
demonstration  booths,  record  racks, 
record  counters  and  store  interiors. 

ABTHUB  L.  VAN  VEEN  &  CO.  Execu- 
tive offices,  Marbridge  Bldg.,  New 
York  City;  factory,  Eighth  street, 
New  York  City.  Est.,  1908,  Manu- 
factures "Van  Veen"  demonstration 
booths  and  store  fixtures  and  gen- 
eral interior  decorations. 


ACCESSORIES,  ETC. 

BLACKMAN  TALKING  MACHINE  CO. 

Executive  offices,  97  Chambers 
street,  New  York.  Est.,  1902.  Manu- 
factures "Cleanrite"  record  brushes. 


CHICAGO  HINGED  COVEB  SCPPOBT 
&  BALANCE  CO.  Executive  offices 
and  factory,  2242-46  West  Sixty- 
ninth  street,  Chicago.  Est.,  1915. 
Manufactures  balanced  cover  sup- 
ports. 

CONDON-AUTOSTOP  CO.  Executive 
offices,  47  West  Forty-second  street. 
New  York  City.  Manufactures  the 
"Noset"  start  and  stop. 

GEORGE  CLAY  COX.  73  State  street, 
Rochester,  N.  Y.  Manufactures 
"Phonomotor"  electric  motor. 

CORLEY  CO.,  Inc.  Executive  offices. 
213  East  Broad  street  and  206  East 
Grace  street,  Richmond,  Va.  Est., 
18S9.  Manufactures  traveling  cases 
for  Victrolas. 

EASTERN  AGENCY.  Box  108  San- 
nomiyan  Kobe,  Japan.  Novelties, 
such  as  needle  boxes,  etc. 

LEO  FEIST,  INC.  Offices,  235  W.  For- 
tieth street,  New  York.  Publishers 
"B'eist"  line  of  sheet  music  and 
books. 

GULBBANSEN-DICKINSON  CO.  Ex- 
ecutive offices,  3232  West  Chicago 
avenue,  Chicago,  111.  Manufactures 
a  nationally  priced  line  of  player- 
pianos. 

OTTO      HEINEMAN  PHONOGBAPH 

SUPPLY  CO.,  Inc.  Executive  offices, 
25  West  Forty-fifth  street.  New  York 
City;  factories,  Elyria,  O.,  Putnam, 
Conn.,  and  Newark,  N.  J.  Est.,  1915. 
Manufactures  needle  cups  and  tone 
arm  rests. 

HEINEMANN  SELLING  AGENCY.  Ex- 
ecutive offices,  501  Foster  Building, 
Denver,  Colo.  Markets  needle 
pointers. 

B.  ILLFELDEE  &  CO.  29  Union 
Square,  New  York.  Selling  agents 
for  authorized  stuffed  "Victor"  dogs. 

JONES-MOTBOLA,  Inc.  Executive  of- 
fices and  factory,  29-33  West  Thirty- 
fifth  street,  New  York  City.  Est., 
1915.  Manufactures  "Jones  Motrola" 
electric  winder,  attachable  to  an 
electric  lamp  connection. 

KIBKMAN  ENGINEEBING  COBP. 
Executive  offices  and  factory,  237 
Lafayette  street.  New  York  City. 
Manufactures  "Simplex"  and  "Stan- 
dard" automatic  stops,  "Simplex" 
and  "Standard"  record  cleaners. 

LYON  &  HEALY.  Executive  offices. 
Chicago,  111.  Manufactures  fibre 
needle  cutters. 

NATIONAL  TOY  CO.  Executive  offices 
and  factory,  271  Congress  street, 
Boston,  Mass.  Manufactures  talk- 
ing machine  toys  and  novelties. 

RECORD-LITE  CO.,  INC.  Executive  of- 
fices, 133  Second  street,  Milwaukee. 
Manufacturers  of  fibre  needle  cutters 
and  record  lights  for  all  makes  of 
talking  machines. 

WM.  I.  SCHWAB.  Executive  offices,  120 
North  Main  street,  Providence,  R.  I. 
Manufactures  "Dustoff"  record 
cleaners. 

SHELTON  ELECTBIC  CO.  Executive 
offices.  30  East  Forty-second  street, 
New  York  City ;  factory,  Ft.  Wayne. 
Ind.  Manufactures  the  "Shelton" 
electric  motor,  attachable  to  an  elec- 
tric lamp  connection. 

SHEBMAN,  CLAY  &  CO.  Wholesale  of- 
fices, 741  Mission  street,  San  Fran- 
cisco, Cal.  Market  ukuleles  and 
Hawaiian  sheet  music  books. 

WADE  &  WADE.  Executive  offices,  3807 
Lake  Park  avenue,  Chicago;  factory, 
Chicago.  Est.,  1907.  Manufactures 
fibre  needle  cutters,  various  screws 
and  parts  for  different  makes  of 
machines. 

WHITE  MFG.  CO.  Offices,  619  Main 
street,  Cincinnati,  O.  Manufactures 
"Campbell's  Pure-O-Tone." 

O.  B.  WILLIAMS  CO.  Seattle,  Wash. 
Manufactures  "AVilliams"  sound 
board. 

SUPPLIES,  ETC. 

CHICAGO  HINGED  COVEB  SUPPORT 
&  BALANCE  CO.  Executive  offices, 
144  South  Wabash  avenue,  Chicago ; 
factory.  2242  West  Sixty-ninth  street, 
Chicago.  Est.,  1915.  Manufactures 
balanced  cover  supports. 

ILSLEY-DOUBLEDAY  &  CO.,  Inc. 
Executive  offices  and  factory,  229 
Front  street.  New  York  City.  Est.. 
1853.  Manufactures  "Ilslev.'s  "gra- 
phite phono  spring  lubricant; 
"Eureka"  noiseless  talking  machine 
lubricant,  greases,  lubricating  oils 
and  graphite. 

GLOBE  DECALCOMANIE  CO.  Execu- 
tive offices,  76  Montgomery  street, 
Jersey  City,  N.  J.  Transfer  name 
plates  for  manufacturers  and  deal- 
ers. 

KEYSTONE  MINEBALS  CO.  Executive 

offices,  329'  Broadway,  New  York 
City;  factory,  Antesfort,  Pa.  Est., 
1908.    Manufactures  rotten  stone. 

THE  LOUISVILLE  VENEEB  MILLS, 
INC.  Executive  offices  and  factory, 
Louisville,  Ky.  Manufactures  "built 
up"  stock  and  veneers. 

LYON  &  HEALY.  Executive  offices, 
Chicago,  111.  Manufactures  lubri- 
cants. 

MEYERCORD  CO.  Executive  offices, 
133  West  Washington  street,  Chi- 
cago; factory,  Chicago.  Est.,  1894. 
Manufactures  decalcomania  name 
plates  for  manufacturers  and  dealers. 

NATIONAL  DECALCOMANIA  CO.  Of- 
fices, 240  North  Sixtieth  street,  Phil- 
adelphia, Pa.  Manufactures  decal- 
comania name  plates. 

WILLIAM  F.  NYE.  Executive  offices 
and  factory,  New  Bedford,  Mass. 
Est.,  1865.    Manufactures  oil. 

PAASCHE  AIR  BBAKE  CO.  Executive 
offices  and  factory,  1219  Washington 
Building,  Chicago.  Manufactures 
"Paasche"  finishing  equipment,  air 
compressors,  motors  and  all  air  ap- 
pliances for  finishing  department. 


PALM,  FECHTELEB  &  CO.  Executive 
offices,  67  Fifth  avenue,  New  York. 
Manufacture  decalcomanie  window 
signs  and  name  plates. 

PHANTOM  METEB  CO.  Executive  of- 
fices and  factory,  Needham,  Mass. 
Est.,  1916.  Manufactures  instanta- 
neous speed  indicators  or  tuning 
timers  for  use  with  alternating  cur- 
rent electric  light. 

GEORGE   A.   SMITH-SCHIFFLIN  CO. 

Executive  offices,  136  Liberty  street, 
New  York  City.  Est.,  1912.  Dis- 
tributors of  decalcomania  transfer 
name  plates,  price  marks,  etc, 

WADE  &  WADE.  Executive  offices, 
3807  Lake  Park  avenue,  Chicago. 
Est.,  1907.  Manufactures  "Wado- 
polish"  "Wadolatum,"  "Wado-oil" 
and  a  spring  barrel  lubricant. 

WEBEB-KNAPP  CO.  Executive  offices 
and  factory,  Jamestown,  N.  Y.  Est.. 
1900.  Manufactures  hardware,  lid 
supports,  needle  cups,  knobs,  etc. 

WIDNEY  CO.  Executive  offices,  320 
South  Jefferson  street,  Chicago; 
factories,  Chicago.  Est.,  1913. 
Manufactures  turn  table  felts,  felt 
and  rubber  bumpers,  continuous 
hinges  and  rubber  head  nails. 


ATTACHMENTS 

COMBINATION     ATTACHMENT  CO. 

Executive  offices,  209  South  State 
street,  Chicago.  Est.,  1915.  Manu- 
factures "Orotund"  sound  repro- 
ducers, tone  arms  and  attachments 
for  all  standard  machines. 

CBESCENT  TALKING  MACHINE  CO. 

Executive  offices.  89  Chambers 
street.  New  York  City.    Est..  1914. 

DUO-TONE  CO.  Executive  offices,  An- 
sonia,  Conn.  Est.,  1917.  Manufac- 
tures "Duo-Tone"  needle  attachment 
and  "de  Luxe"  needles. 

OMAB  C.  DE  SELMS.  Executive  offices 
and  factory.  Attica,  Ind.  Est.,  1917. 
Trade  name  "De  Stilus." 

F.  C.  KENT  &  CO.  Executive  offices  and 
factory,  24  Scott  street,  Newark, 
N.  J. 

NEW  ENGLAND  TALKING  MACHINE 

CO.  Executive  offices  and  factory, 
16  Beach  street,  Boston,  Mass.  Est., 
1913. 

OPEBAPHONE  MFG.  COBPOBATION. 

Executive  office,  200  Fifth  avenue, 
New  York  City. 

BECOED-LITE  CO.,  INC.  Executive  of- 
fices, 133  Second  street,  Milwaukee. 
Manufacturers  of  fibre  needle  cut- 
ters and  record  lights  for  all  makes 
of  talking  machines. 

RE-PLA-STOP  CO.  Executive  offices, 
Cincinnati,  Ohio.  Manufactures  "Re- 
Pla-Stop"  attachment  for  repeating 
records  on  all  machines. 

THE  UNION  PHONOGRAPH  SUPPLY 

CO.  Executive  offices,  1100  West 
Ninth  street,  Cleveland,  O. 

VICSONIA  MANUFACTURING  CO.,  Inc. 

Executive  offices  and  factory,  313 
East  134th  street.  New  York  City. 
Manufactures  "Vicsonia"  reproducer. 

WATERBUBY  INSTBUMENT  CO.  Ex- 
ecutive offices  and  factory,  Water- 
bury,  Conn.  Manufactures  "Super- 
sonus"  sound  box. 


NEEDLES,  JEWELS,  ETC. 

ANYTONE  NEEDLE  CO.  18  New  street, 
Newark,  N.  J.  Manufactures  semi- 
permanent needles. 

W.  H.  BAGSHAW.  Executive  offices 
and  factory,  Lowell,  Mass.  Est., 
1870.    Manufactures  steel  needles. 

N.  BABUCH  &  CO.  Executive  offices, 
154  Nassau  street,  New  York  City. 
Est.,  1915.  Manufactures  "Enbeco" 
universal  needle. 

BLACKMAN  TALKING  MACHINE  CO. 

Executive  offices,  97  Chambers 
street,  New  York.  Manufactures 
"Playrite"  and  "Melotone"  steel 
needles. 

B.  &  H.  FIBBE  MFG.  CO.  Executive 
offices,  33  West  Kinzie  street,  Chi- 
cago; factory,  Chicago.  Est.,  1907. 
Manufactures  fibre  needles. 

COMBINATION     ATTACHMENT  CO. 

Executive  offices,  209  South  State 
street,  Chicago;  factory,  Chicago. 
111.  Est.,  1915.  Manufactures  jewel 
points,  sapphires  and  diamonds. 

JOHN  M.  DEAN  COBP.  (Division  Otto 
Heineman  Phonograph  Supply  Co.). 
Executive  offices,  25  West  Forty-fifth 
street,  New  York  City ;  factory,  Put- 
nam, Conn.  Est.,  1899.  Manufac- 
tures "Dean"  steel  needles. 

DUO-TONE  CO.  Executive  offices,  An- 
sonia,  Conn.  Est.,  1917.  Manufac- 
tures "Duo-Tone"  needle  attachment 
and  "de  Luxe"  needles. 

OTTO  HEINEMAN  PHONOGBAPH 
SUPPLY  CO.,  Inc.  Executive  offices, 
25  West  Forty-fifth  street,  New 
York  City ;  factories,  Elyria,  O.,  Put- 
nam, Conn.,  and  Newark,  N.  J.  Est., 
1915.   Manufactures  steel  needles. 

INDEPENDENT  TALKING  MACHINE 
CO.,  Ino.  Executive  offices  and 
factory,  54  Bleecker  street,  New 
York  City.  Est.,  1913.  Manufac- 
tures sapphire  needles. 

A.  F.  MEISSELBACH  AND  BBO..  Inc. 

(Div.  Otto  Heineman  Phono  Supply 
Co.).  Executive  offices,  25  West 
Forty-fifth  street,  New  York;  fac- 
tory, 29  Congress  street,  Newark,  N. 
J.  Est.,  1887.  Manufactures  sap- 
phire and  diamond  point  needles. 


MERMOD  &  CO.  Executive  offices,  505 
Fifth  avenue,  New  York  City.  Fac- 
tory, Ste.  Croixe,  Switzerland.  Est.. 
1816.  Manufactures  sapphire  and 
diamond  needles. 

ONEIDA  IMPORTING  CO.  Executive 
offices,  47  East  Ninth  street.  Mar- 
kets steel  needles. 

PROGRESSIVE  PHONOGRAPHIC  SUP- 
PLY CO.  145  West  Forty-fifth  street. 
New  York.  Sole  distributors  of 
"Wall  Kane"  needles. 

RENE  MFG.  CO.  Hillsdale,  N.  J.  Manu- 
factures steel  needles. 

SONORA  PHONOGRAPH  CORPORA- 
TION. Executive  offices,  57  Reade 
street,  New  York  City.  Manufac- 
tures the  "Multi-playing"  jewel 
needle. 

SUN  NEEDLE  CO.  Executive  offices. 
1528  Blue  Rock  street,  Cincinnati, 
Ohio.  Markets  "Sun"  semi-perma- 
nent needle. 

VICTOR     TALKING     MACHINE  CO. 

Executive  offices  and  factory,  Cam- 
den, N.  J.  Manufactures  steel 
needles  and  Victor  "Tuugs-Tone 
Stylus"  semi-permanent  needles. 

CLIFFORD  A.  WOLF.  Executive  of- 
fices, 65  Nassau  street,  New  York 
City;  factory,  Brooklyn,  N.  Y.  Est., 
1911.  Manufactures  sapphire  and 
diamond  needles  for  recording  and 
reproducing. 


ALBUMS,  ENVELOPES, 

P.  L.  ANDBEWS  COBPN.  Executive 
offices  and  factory,  88  Thirty-fifth 
street,  Bush  Terminal  Bldg.  No.  4, 
Brooklyn,  N.  Y.  Manufactures  stock 
record  envelopes,  delivery  envelopes 
and  envelope  specialties. 

AUGUB,  SWYEES  &  MACHOLD.  Ex- 
ecutive offices,  461  Eight  avenue, 
New  York  City.  Manufactures  fancy 
record  boxes  for  Christmas,  etc. 

CLEMENT  BEECBOFT.  Executive  of- 
fices, 309  West  Susquehanna  avenue, 
Philadelphia.  Est,  1911.  Manu- 
factures record  envelopes  and  record 
holders. 

BOSTON  BOOK  CO.,  Inc.  Executive 
offices,  73  Broadway,  Brooklyn,  N. 
Y. ;  factory,  103  Broadway,  Brook- 
lyn, N.  Y.  Est.,  1911.  Manufactures 
record  albums. 

CKIPPEN-BASE  CO.  Executive  offices 
and  factory.  Rochester,  N.  Y.  Manu- 
factures "Crip-N"  record  files  and 
ejectors. 

J.  L.  GILLESPIE  CO.  Executive  of- 
fices, Pittsburgh.  Pa.  Manufactures 
record  envelopes,  stock  record 
pockets,  paper  products. 

INDEXO  PHONO  RECORD  FILE  CO. 

Executive  offices  and  factory,  16 
Wooster  street,  New  York  City. 
Manufactures  "Indexo"  record  hold- 
ers. 

NATIONAL  PUBLISHING  CO.  Ex- 
ecutive offices,  239  South  American 
street,  Philadelphia;  factory,  Phila- 
delphia. Est.,  1863.  Manufactures 
"National"  record  albums. 

NEW    YOBK    ALBUM    &    CABD  CO. 

Executive  offices  and  factory.  23 
Lispenard  street,  New  York  City. 
Est.,  1910.  Manufactures  "Nyacco" 
record  albums. 
BEADY-FILE  CO.,  Inc.  Executive  of- 
fices, Castle  Hall  Bldg.,  Indianapolis, 
Ind.    Manufactures  record  files. 

REPAIRS 

TALKING  MACHINE  KEPAIB  A 
SALES  COBPOBATION.  Executive 

offices,  176  Sixth  avenue,  New  York 
City.    Est.,  1916. 

LONDON  MARKETS 

EBONITIS,  Ltd.  Executive  offices,  Wil- 
lowbrook  Grove,  Peckham,  London, 
E.  C.  Manufactures  plastic  material 
for  making  records. 

GBAMOPHONE  CO.,  Ltd.  Manufactures 
"Victor"  and  "Victor  Victrola"  ma- 
chines and  Victor  line  of  records  and 
have  branches  and  agencies  through 
Denmark,  France,  Spain,  Sweden, 
Russia,  India,  Australisa,  New  Zea- 
land, South  Africa,  East  Africa, 
Holland,  Italy,  Egypt  and  England. 

J.  E.  HOUGH,  Ltd.  (EDISON  BELL 
WOBKS).  Executive  offices,  Glen- 
gall  Road,  Peckham,  London.  Manu- 
facture "velvet-face"  (V.  F.)  records, 
ten-twelve-inch,  lateral  cut,  retail 
price  two-six  to  four  shillings. 

LEVETUS  &  CO.  Executive  offices,  6194 
Bishops  Gate,  London,  E.  C.  2,  Eng- 
land.   Market  needles. 

THE  INVICTA  BECOBD  COMPANY, 
Ltd.  Executive  offices,  No.  1  New- 
Inn  Yard,  London,  E.  C.  Manufac- 
tures "Invicta"  line  of  records. 

W.  H.  BEYNOLDS,  Ltd.  Executive 
offices,  45  City  Road,  London,  E.  C. 
Est.,  1915.  Manufactures  "Reyno 
Carbo"  main-springs  and  talking 
machine  parts.  Also  markets  records. 

SOUND    RECORDING    CO.,   LTD.  18 

Swallow  street,  Piccadilly,  London. 

J.  STEAD  &  COMPANY,  Ltd.  Executive 
offices,  Sheffield,  England.  Manu- 
factures talking  machine  springs. 

STERNO  MANUFACTURING  CO.,  Ltd. 

Executive  offices,  19  City  road,  Lon- 
don. Manufactures  "Compacto- 
phone"  line. 

LOUIS  YOUNG  &  CO.  Executive  offices, 
54  City  Road,  London,  E.  C,  Eng- 
land. Market  gramaphones  all  types. 
Also  motors,  tone  arms,  sound 
boxes,  needles,  etc. 


THE    TALKING    MACHINE  WORLD 


Some  of  the  Leading  Jobbers 
of  Talking  Machines  in  America 


1856 


1916 


VICTOR 

DISTRIBUTORS 

VICTORS  EXCLUSIVELY 

We  make  a  specialty  of  getting  the  order 
out  on  time — every  time. 

The  Rudolph  Wurlitzer  Co. 

CINCINNATI  AND  CHICAGO 

Two  points  of  supply;  order  from  the  nearer 


TEST  IT. 

OUR  VICTOR 

Record  Service 

has  a  reputation  for  efficiency. 
Suppose  you  try  it. 

E.  F.  DROOP  &  SONS  CO. 

1300  G.  STREET,  WASHINGTON,  D.  C. 
231   N.  HOWARD  STREET.  BALTIMORE,  MD 


GATELY-HAIRE  CO.,  Inc. 

//  it's  Victor,  we  have  it 
We  have  it  if  it's  Victor 
ALBANY,  N.  Y. 


Smith,  Kline  &  French  Co. 

PHILADELPHIA 
Wholesale  Distributor*  for 

STHI  INSTRUMENT  Of  QUALITY 
onot, 
CLEAR    AS    A  DELL 

In  PENNSYLVANIA,  NEW  JERSEY 
DELAWARE  and  MARYLAND 


This-  Refers  To 
You,  Mr.  Jobber 


Every  talking  machine  jobber  in 
this  country  should  be  represented 
in  this  department,  no  matter  what 
line  he  handles  or  where  he  is  lo- 
cated. The  cost  is  slight  and  the 
advantage  is  great.  Be  sure  to  have 
your  card  in  this  department  of 
The  Talking  Machine  World 
each  month.  It  will  pay  you  a  big 
profit  on  the  investment. 


Where  Dealers  May  Secure 

COLUMBIA 


Product 


Ready,  Full  Stock*,  and  Prompt  Deliveries 
from  Convenient  Shipping  Center* 
all  over  the  United  State*. 


Distributors 


Atlanta,  <.».,  Columbia  Grapbopbone  Co.,  A3  N. 

Pryor  St.       £  ,  , / 
Baltimore,  Md  ,  Columbia  QrapbopboDe  Co..  Ill 

West  German  St. 
ltontun.  Columbia  Grapbopbone  Co.,  137  Federal 

8t. 

Buffalo.  N.  T.,  Columbia  Grapbopbone  Co.,  «22 
Main  St. 

Chicago,  III.,  Columbia  Grapbopbone  Co.,  14  N. 

Michigan  Ave. 
Cincinnati,  O.,  Columbia  Grapbopbone  Co.,  117- 

119  W.  Fourth  Ave. 
Cleveland,  <>..  Columbia  Grapbophone  Co..  187B 

Ruclld  Ave. 

Dallas,  Tex.,  Columbia  Graphophone  Co.,  1011 
Elm  st. 

Denver,  Colo.,  Columbia  Stores  Co..  505-807  Six- 
teenth St. 

Detroit,  Mich.,  Columbia  Grapbopbone  Co.,  401 

Woodward  Ave. 
Indianapolis.  Ind.,  Columbia  Grapbophone  Co.. 

44  N.  Pennsylvania  St. 
Kansas  City,  Mo.,  Columbia  Grapbopbone  Co., 

1112  Grand  Ave. 
Los  Angeles,  Cel.,  Columbia  Grapbopbone  Co., 

743  S.  Broadway. 
Louisville,  Ky.,  Columbia  Graphophone  Co.,  403 

S.  Fourth  Ave. 
Minneapolis,  Minn.,  Columbia  Grapbopbone  Co., 

412-414  Nicollet  Ave. 
New  Haven,  Conn.,  Columbia  Graphopbone  Co., 

25  Church  St. 
New  Orleans,  La.,  Columbia  Grapbophone  Co., 

517-525  Canal  St. 
New  York  City,  Columbia  Grapbopbone  Co.,  83 

Chambers  St. 
Omaha,  Neb.,  Scbmoller  &  Mueller  Piano  Co. 
Philadelphia,    Pa.,    Pennsylvania    Talking  Ma- 
chine Co.,  210  N.  Broad  St. 
Pittsburgh,    Columbia    Graphophone    Co.,  101 

Sixth  St. 

Portland,  Me.,  Columbia  Graphophone  Co.,  43 

Exchange  st. 
Portland.  Ore..  Columbia  Grapbophone  Co..  428 

431  Washington  St. 
Rochester,  N.  Y„  The  Grafonola  Co..  23  Clinton 

Ave.,  Sonth. 

Salt    Lake   City,   Utah,   Columbia   Store*  Co., 

Dooly  Block. 
San  Francisco,  Cal.,  Columbia  Graphopbone  Co.. 

334  Sutter  St. 
Seattle.  Wash.,  Columbia  (irnphophouc  Co.i  !>11 

Western  Ave.  ' 
Spokane,    Wash.,    Columbia    Stores    Co.,  818 

Sprague  Ave. 
Springfield.  Mass.,  Columbia  Grapbophone  Co., 

289  Main  St 
St.  Louts,  Mo.,  Columbia  Graphophone  Co.,  1008 

Olive  St. 

Tampa,  Fla.,  Tampa  Hardware  Co. 


DEALERS  WANTED — Exclusive  selling  rights 
given  where  we  are  not  actively  represented. 

Write  for  particular*  to  the  Columbia  Grapaopaone 
Co.,    Wholesale   Department,    Wotlwerth  Building, 

New  York. 

Headquarter*  (or  Canada: 
Columbia  Graphophone  Co.,  **»-*- 7  Seraorsa  Ave. 
Toronto,  Ont. 


SERVICE  FIRST 


EXCLUSIVE  VICTOR  JOBBERS 
WHOLESALE  ONLY 

Standard  Talking  Machine  Co. 

PITTSBURGH,  PA. 


Victor  Exclusively 

EASTERN  TALKING  MACHINE  CO. 

177  Tremont  Street,  Boston 

VICTOR  DISTRIBUTORS 


Sherman,  play  &  Go. 

San  Francisco.  Los  Angeles,  Portland,  Seattle,  Spokane 
PACIFIC  COAST  DISTRIBUTORS  OF 

VICTOR  PRODUCTS 


W.J.  DYER  &  BRO. 

Saint  Paul,  Minn. 

VICTOR  &  EDISON 

Distributors 

Quick  Service  for  all  points  in  the  North- 
west.   Machines,  Records,  Supplies. 


The  PERRY  B.  WHITSIT  CO. 

Distributors  of 

Victrolas  and  Victor  Records 

COLUMBUS,  OHIO 


Southern  Victor  Dealers 

Urges!  Stock  VICTROLAS  and  RECORDS. 
Prompt  Shipment  and  Lou  freight  Roles. 

WALTER  D.  MOSES  &  CO. 

Oldest  Music  House  in  Virginia  or  North  Caroline. 

RICHMOND,  VA. 


OLIVER 
DITSON 
COMPANY 

BOSTON 


Largest  VICTOR   Til  king 
Machine  Distributors  East  of 
Chicago.   

Creator*  of  "Toe  Fastest  Victor 
Seme*. M  Let  as  tell  yoa  ner* 
a  beat  oar  **  Trice. 


IMMEDIATELY  the  hallmark  of 
Thomas  A.  Edison  is  stamped  upon 
a  product,  that  product  is  half  sold. 


The 

NEW 
EDISON 


bears  the 
Edison  hallmark 


JOBBERS  OF  THE  NEW  EDISON,  EDISON  RE-CREATIONS, 
THE  NEW  EDISON  DIAMOND  AMBEROLA  AND  BLUE  AMBEROL  RECORDS 


Lo 


CALIFORNIA 
Angeles — Diamond  Disc  Distribut- 
ing Co. 

San  Francisco — Edison  Phonographs, 
Ltd.  / 
COLORADO 
Denver — Denver  Dry  Goods  Co. 

CONNECTICUT 
New    Haven — Pardec-Ellenberger  Co., 

GEORGIA 
Atlanta — Phonographs,  Inc. 

ILLINOIS 
Chicago — The  Phonograph.  Co. 

James  I.  Lyons.    (Amberola  only.) 

Indianapolis* — Kip;t  Phonograph  Co. 


LOUISIANA 
New  Orleans — Diamond  Music  Co.,  Inc. 

MASSACHUSETTS 
Boston — Pardee-Ellenberger  Co. 

MICHIGAN 
Detroit — Phonograph  Co.,  of  Detroit. 

MINNESOTA 
Minneapolis — Laurence  H.  Lucker. 
St.  Paul— W.  J.  Dyer  St  Bro.  (Amberola 
only.)  ,  v:.     •.         . .  V 

MISSOURI 
Kansas  City — The  Phonograph  Co.  of 

Kansas  City. 
St.  Louis — Silverstone  Music  Co. 

MONTANA 
Helena — Montana  Phonograph  Co. 

NEBRASKA 
Omaha — Shultz  Bros. 

NEW  YORK 
Albany — American  Phonograph  Co. 


New  York — The  Phonograph  Corp.  of   El  Paso — El  Paso  Phonograph  Co.,  Inc. 

Manhattan. 


Syracuse — Frank  E.  Bolway  &  Son,  Inc. 


UTAH 


W.   D.   Andrews  Co.     (Amberola   °8<3en— Proudfit  Sporting  Goods  Co. 


only.) 

Buffalo— W.  D.  &  C.  N.  Andrews  Co. 
(Amberola  only.) 

OHIO 

Cincinnati — The  Phonograph  Co. 
Cleveland — The  Phonograph  Co. 

OREGON 
Portland — Edison  Phonographs,  Ltd. 

PENNSYLVANIA 
Philadelphia — Girard  Phonograph  Co. 
Pittsburgh — Bueirn  Phonograph  Co. 
Williamsport — W.  A.  Myers. 

RHODE  ISLAND 


VIRGINIA 
Richmond — C.  B.  Haynes  &  Co. 

WISCONSOIN 
Milwaukee — The    Phonograph    Co.  of 
Milwaukee. 

CANADA 

Montreal — R.  S.  Williams  &  Sons  Co., 

Ltd. 

St  John— W.  H.  Tborne  &  Co.',  Ltd. 
Toronto — R.  S.  Williams  &  Sons  Co., 

Ltd. 


Providence — J.  A.  Foster  Co.   (Amberola  Vancouver — Kent  Piano  Co,,  Ltd, 


only.) 

TEXAS 
Dallas  —  Texas-Oklahoma 
Co. 


Winnipeg; — R.  S.  Williams  &  Sons  Co., 
Ltd. 

Phonograph  Calgary — R.  S.  Williams  &  Sons  Co., 
Ltd. 
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THE    TALKING    MACHINE  WORLD 


The  Highest  Class  Talking  Machine  in  the  World 

THE  INSTRUMENT  OF  QUALITY 


CLEAR  AS  A  BELL 


F  YOU  owned  a  store,  and 

you  noticed  scores  of  people  buying  goods  of 
the  man  next  door,  goods  that  you  could  handle 
admirably —  it  would  interest  you,  wouldn't  it? 
You  would  say,  "That  fellow  is  doing  a  big 
business  in  that  line  —  I  ought  to  carry  it  too." 
You  should!  In  the  above,  instead  of  the  word 
goods,  put  phonographs:  instead  of  line,  put  Sonora — and 
see  how  true  this  rings.  The  public  wants  phonographs  — 
the  best  in  phonographs  —  and  the  Sonora,  which  won 
highest  score  for  tone  quality  at  the  Panama -Pacific 
Exposition,  is  in  great  demand. 

There  is  a  splendid  opportunity  to  become  a  Sonora 
dealer  now.    Remember,  a  Sonora  franchise  is  valuable. 

The  Sonora  plays  all  disc  records  without  extra  attach- 
ments, and  the  makers  of  the  Sonora  were  the  first  to 
offer  a  machine  that  plays  all  records  of  this  type 
perfectly. 

Write  at  once  for  information  about  obtaining  the  agency 
for  this  famous  instrument. 


rTy  H  E  Sonora  possesses  unrivaled 
A  tone — hear  it !  It  has  such  impor- 
tant features  as:  patented  "bulge"  de- 
sign lines,  automatic  stop,  special  tone 
control,  unique  envelope  filing  system, 
etc.  The  Sonora  is  invariably  chosen 
when  heard  in  comparison. 


EACH   model   at  its   price   is  the 
Highest  Class  Talking  Machine  in 
the  World. 

$50,  $55,  $60,  $80,  $105,  $110,  $140, 
$155,  $175,  $200,  $250,  $375,  $500, 
$1,000. 

Art  models  made  to  special  order. 


Catalog  and  particulars  on  request 

ouora  $f)onograpf)  g>alesi  Company,  3mc. 

GEORGE  E.  BRIGHTSON,  President 
Executive  Offices:  279  Broadway,  NEW  YORK 

DISTRIBUTORS  THROUGHOUT  THE  COUNTRY 

Sonora  is  licensed  and  operates  under  BASIC  PATENTS  of  the  phonograph  industry 


The  Talking  Machine  World 
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USES  A  "DUMMY"  SALESMAN 

How  One  Dealer  Utilizes  a  Phonograph  in  an 
Unique  Manner  to  Attract  Attention  to  His 
Store — Makes  a  Dummy  Actually  Talk 

A  dealer  has  made  use  of  a  phonograph  inside 
a  wax  '"dummy"  man  to  attract  attention  to  his 
store.  The  dummy  was  placed  in  the  entrance 
of  the  store.  A  hidden  tube  led  from  the  phono- 
graph to  the  dummy's  mouth,  making  it  seem 
that  the  figure  was  talking.  The  record  de- 
scribed the  goods  on  sale  at  the  store,,  and  the 
prices.  The  arms  and  legs  of  the  dummy  were 
loose,  and  were  geared  up  with  small  electric 
motors  by  means  of  pulleys,-  levers  and  strings, 
all  of  which  were  effectively  concealed  in  the 
dummy's  clothes.  The  talking  machine  dealer 
found  that  a  crowd  collected  to  listen  to  the 
dummy,  and  that  it  proved  good  advertising. 

IMPORTANT  GENNETT  RECORD  DEAL 

Records  to  be  Handled  in  St.  Louis  by  Con- 
norized  Music  Roll  Co. — City  to  be  Made  a 
Distributing  Point — Opportunities  Offered 

The  Gennett  Record  Division  of  the  Starr 
Piano  Co.,  with  headquarters  in  New  York, 
makes  the  interesting  announcement  that  ar- 
rangements have  been  made  for  the  sale  of 
Gennett  records  in  connection  with  the  Connor- 
izcd  Music  Roll  Co.'s  store  in  St.  Louis,  the 
arrangements  having  been  entered  into  follow- 
ing the  recent  visit  of  Geo.  E.  Elbridge,  man- 
ager of  the  St.  Louis  office  of  the  Connorized 
Co.,  to  the  Gennett  record  factory. 

The  advantages  of  selling  a  line  of  records 
in  conjunction  with  music  rolls  is  generally  ap- 
parent, and  plans  have  been  made  to  carry  a 
large  stock  of  Gennett  records  in  St.  Louis, 
from  which  point  prompt  service  will  be  given 
to  a  large  section  of  the  West. 

Mr.  Elbridge  states  that  in  view  of  the  fact 
that  the  majority  of  first-class  records  at  pres- 
ent on  the  market  can  only  be  obtained  by  tak- 
ing the  agency  for  the  machines  made  by  the 
same  manufacturer,  there  should  be  a  big  field 
on  open  record  lines  such  as  the  Gennett,  in  view 
of  the  large  number  of  independent  machine 
manufacturers  now  marketing  their  products. 

NEW  EDITION  OF  VICT  OROPERA  BOOK 

Latest  Issue  Contains  Additional  Opera  Stories 
and  Illustrations  and  Features  Several  Operas 
of  Recent  Production 

The  Victor  Talking  Machine  Co.  has  just  an- 
nounced the  fourth  edition  of  "The  Victrola 
Book  of  the  Opera,"  which  is  now  ready  for 
delivery,  and  which  will  be  ready  for  shipment 
for  wholesalers  about  November  15.  Some  of 
the  new  features  of  the  latest  edition  include  ten 
new  opera  stories,  making  120  in  all,  and  includ- 
ing several  recent  productions,  such  as  "Goyes- 
cas,"  "Prince  Igor,"  "Rosenkavalier,"  "Made- 
leine," etc.  Sixty  new  illustrations  have  been 
added,  making  a  total  of  over  700.  More  than 
1,200  opera  records  are  described  in  the  volume 
which  is  substantially  bound  in  green  cloth  with 
gold  lettering.  "The  Victrola  Book  of  the 
Opera"  has  proven  most  popular  for  the  valu- 
able material  it  contains  of  interest  to  music 
lovers.  As  a  matter  of  fact  the  volume  is  often 
used  as  a  libretto  by  those  attending  the  opera. 

NEW  DEPARTMENT  IN  SPRINGFIELD 

Springfield,  Mass.,  November  5. — The  Poole 
Drygoods  Co.  recently  held  the  formal  opening 
of  their  elaborate  new  talking  machine  parlors 
in  which  the  Columbia  Grafonola  and  records 
are  featured.  The  quarters  on  the  fourth  floor 
have  been  decorated  in  old  ivory  with  a  plen- 
tiful supply  of  willow  furniture  to  match.  J. 
Edwin  Fletcher  is  manager  of  this  important 
department. 


New  York,  November  15,  \9\7 


SUCCESSFUL  SALESMANSHIP 

Fairness,  Foresight  and  Fellowship  Are  Three 
Basic  Essentials  Toward  Winning  Success, 
According  to  a  Writer  in  the  Peptimist 


The  secrets  of  successful  salesmanship  are 
simple.  You  can  paint  a  great  salesman  with 
a  few  broad  sweeps  of  the  brush.  Here  are 
three  lines  and  your  picture  is  drawn. 

Fairness 

Be  fair  first.  Make  honesty  and  justice  the 
eternal  and  everlasting  basis  of  every  deal.  Be 
fair  to  your  company,  your  dealer  and  yourself. 
You  cannot  be  fair  to  one  unless  you  are  fair 
to  all.  Sell  nothing  to  your  dealers  which  they 
in- turn  cannot  resell.  As  simple  as  this  law  is, 
it  is  as  great  as  the  law  of  balance.  When 
your  dealers  know  you  are  working  for  their 
interests  they  will  work  for  yours.  Fairness  is 
the  touchstone  of  trust. 

Foresight 

The  second  fundamental  of  successful  sales- 
manship is  Foresight.  Never  let  a  dealer  go 
backwards.  Never  let  him  stand  still.  Plan  for 
the  future.  Build  into  your  sales  plan  the 
"Look  Ahead."  See  that  your  dealers  are  not 
satisfied  with  the  business  they  have,  but  are 
constantly  and  persistently  out  after  more  busi- 
ness. Cultivate  the  germ  of  growth.  You  can- 
not build  without  a  plan.  On  your  "A"  con- 
tracts build  "B's,"  on  your  "B's" — "C's." 

Fellowship 

And  a  third  fundamental  of  fortune  is  Fel- 
lowship. The  fellowship  which  translates  in 
the  word  "friendship."  The  friendship  which 
translates  itself  into  service.  The  real  sales- 
man lives  to  please,  to  accommodate,  to  help. 
Always  offer  service  to  your  dealers  with  every 
sale.  Offer  it  before  the  sale  where  possible. 
Study  his  problem  before  you  begin  to  trot  out 
your  own.  Real  fellowship  is  serviceship  and 
serviceship  is  real  salesmanship. 

Tuck  away  this  little  trilogy  of  tips.  Practice 
these  principles.  They  will  be  found  profitable. 
The  details  will  take  care  of  themselves. 


OPPORTUNITY  FOR  INVENTORS 

Fargo  Man  Wants  Device  for  Talking  Machines 
That  Will  Translate  Languages — Pass  it 
Along  to  Men  of  Inventive  Turn  of  Mind 


A.  C.  Manson,  manager  of  the  talking  machine 
department  of  the  Stone  Piano  Co.,  Fargo,  N. 
D.,  presents  the  following  "good  one"  to  The 
World: 

"This  afternoon  a  young  man  called  at  our 
phonograph  department  and  asked  for  one  of 
the  attachments  for  playing  the  different  rec- 
ords. When  we  talked  to  him  to  learn  just 
what  he  desired,  he  informed  us  that  the  at- 
tachment he  wanted  was  an  instrument  shaped 
like  a  mouthpiece  of  a  cornet  that  could  be 
placed  in  the  tone  chamber  of  a  phonograph 
and  this  instrument  would  translate  the  selec- 
tions. For  instance,  if  a  German  record  was 
played  this  would  translate  it  in  the  English 
language. 

"If  you  know  of  any  talking  machine  manu- 
facturer who  is  looking  for  improvements  for 
the  instruments,  we  suggest  that  you  pass  it 
along." 


GOOD  SERVICE  IS  THE  SECRET 

Smile  into  the  face  of  the  world  and  a  smile 
comes  back — render  good  service  to  others  and 
good  service  is  returned  to  you — show  a  spirit 
of  helpfulness  and  that  spirit  will  surely  send 
back  aid  to  you  of  a  like  kind — think  good 
thoughts  and  the  same  good  thoughts  will  be 
of  you.  The  world  is  a  great  mirror  which 
truly  reflects  the  thoughts,  acts  and  ambitions 
of  every  individual. 


Price  Twenty  Cents 


NEW  CONCERN  IN  SALT  LAKE  CITY 

Wasatch  Phonograph  Co.  Opens  the  Brunswick 
Shop  in  That  City  for  the  Retailing  of  Bruns- 
wick Phonograph  and  Pathe  Records 


Salt  Lake  City,  Utah,  November  4. — The 
latest  addition  to  the  retail  talking  machine 
houses  in  this  city  is  the  Wasatch  Phonograph 
Co.,  which  was  incorporated  recently  and  which 
has  opened  a  store  at  120  Main  street,  known 
as  the  Brunswick  Shop.  The  new  company,  of 
which  H.  R.  O'Loughlin  is  president,  Frank 
Warren,  vice-president,  and  T.  E.  Ashworth, 
secretary  and  treasurer,  handles  the  Brunswick 
phonographs,  together  with  the  Pathe  records. 

The  Brunswick  Shop  has  been  elaborately 
fitted  up  and  provides  excellent  facilities  for 
displaying  and  demonstrating  the  machines  and 
records.  The  interior  of  the  shop  is  decorated 
in  a  combination  of  gray,  ivory  and  ebony,  and 
is  provided  with  a  number  of  large  demonstrat- 
ing booths  well  ventilated  and  lighted. 

Mr.  Ashworth,  who  is  the  sales  manager  of  the 
company,  has  had  considerable  successful  ex- 
perience in  the  talking  machine  field.  He  was 
formerly  manager  of  the  phonograph  depart- 
ment of  the  Keith-O'Brien  Co.,  of  this  city. 

COLLECTING  SMALL  INSTALMENTS 

A  Suggestion  That  Should  Save  Many  Return 
Calls  for  the  Collector 


A  suggestion  on  collecting  small  instalments 
that  might  be  worked  out  successfully  in  the 
talking  machine  trade  is  set  forth  as  follows 
by  a  writer  in  System:  ' 

"Collectors  working  out  of  an  office  where 
sales  are  made  on  small  instalments — $1  or  $2 
a  month — are  supplied  with  envelopes  bearing 
the  printed  address  of  the  office.  When  the 
collector  calls  on  a  customer  and  fails  to  find 
him  in,  he  leaves  one  of  these  envelopes  with 
the  nearest  person,  either  in  the  office  or  apart- 
ment. The  collector  asks  this  person  to  request 
that  the  customer  remit  in  this  envelope  the 
money  due,  for  only  in  that  way  will  credit 
for  the  collection  go  to  his  personal  account. 
He  then  writes  his  name  on  the  envelope. 

"This  makes  the  transaction  a  personal  mat- 
ter between  customer  and  collector.  In  a  large 
proportion  of  these  cases  the  money  comes  in 
next  day  by  mail." 

RECOGNIZED  HIS  FATHER'S  VOICE 

How  a  Kingston  Columbia  Record  Brings  Joy 
to  His  Son  in  a  Field  Hospital  in  France 

Morgan  Kingston,  the  celebrated  Welsh  tenor, 
who  sang  with  such  success  with  the  Century 
Opera  Co.,  and  who  has  been  filling  concert  en- 
gagements throughout  the  country,  has  created 
wide  interest  in  the  musical  merits  of  his  records 
which  are  made  for  the  Columbia  Graphophone 
Co.  The  other  day  Mr.  Kingston  received  in- 
teresting news.  The  younger  of  his  two  sons, 
now  fighting  at  the  front,  wrote  that  as  he  was 
lying  in  a  field  hospital  he  heard  his  father's 
voice  singing,  "I  Hear  You  Calling  Me."  Lance 
Corporal  Kingston  said  to  the  attending  nurse: 
"I  know  the  man  who  is  singing  that  record." 
"Oh,  no,"  answered  the  nurse,  "you  must  be 
mistaken,  for  that  is  one  of  the  world's  greatest 
singers."  But  young  Kingston,  though  severely 
injured,  smiled  at  the  compliment  and  simply 
said:  "He  is  my  father."  There  happened  to 
be  two  other  wounded  men  in  the  ward  who  had 
known  Morgan  Kingston  in  England,  and  they 
corroborated  the  boy's  statement  to  the  great 
surprise  of  the  nurse.  Besides  these  two  boys 
of  seventeen  and  eighteen  years,  Kingston  has 
a  third  son  who  is  doing  Government  work  for 
another  year,  by  which  time  he  too  will  be  old 
enough  to  take  his  place  "somewhere  in  France." 
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NEW  SCHEDULE  OF  PRICES  ANNOUNCED  BY  THE  VICTOR  CO. 

Increased  Prices  on  All  Machines  Went  Into  Effect  October  20— Constantly  Increasing  Cost  of  All 
Supplies  and  New  War  Tax  Are  Factors  Which  Made  Upward  Revision  of  Prices  Imperative 


The  Victor  Talking  Machine  Co.,  like  every 
other  manufacturing  interest,  has  during  the 
period  of  the  war  been  burdened  with  a  steady 
increase  in  materials,  labor  and  production  costs 
generally,  but  up  to  the  present  time  has  at 
considerable  sacrifice  absorbed  these  increasing 
costs  without  passing  the  burden  on  to  the 
dealer  and  finally  to  the  consumer. 

The  placing  of  the  3  per  cent,  excise  tax  on 
talking  machines  and  records  under  the  War 
Revenue  Act,  however,  proved  the  last  straw, 
and  as  a  result  the  Victor  Co.  announced  their 
new  schedule  of  prices  on  Victrolas  which 
became  effective  on  October  20.  In  arrang- 
ing the  new  schedule  of  prices,  the  Victor 
Co.  still  continues  to  bear  much  of  the  bur- 
den of  increased  cost,  and  has  drafted  both  re- 
tail and  dealers'  price  schedules  on  a  basis  that 
will  allow  the  retailer  to  enjoy  his  regular  per- 
centage of  profit  on  the  cost  price. 

The  Victrola  X-A,  for  instance,  which  as 
Victrola  X  formerly  sold  at  $75,  is  now  priced 
at  $85,  and  the  dealer's  profit  on  this  particular 
machine  has  jumped  $3.10  with  the  $10  increase 
in  retail  price.  A  similar  proportion  is  main- 
tained right  through  the  line. 

The  Victor  Co.  has  to  date,  however,  an- 
nounced no  increase  in  record  prices,  for  al- 
though there  has  been  a  tremendous  increase  in 
the  price  of  record  material  the  market  is  so  un- 
certain that  it  is  difficult  to  fix  a  new  price  sched- 
ule that  will  be  equitable  for  both  the  com- 
pany and  its  dealers.  It  is  hoped  that  the  mar- 
ket will  become  more  stable  shortly,  in  which 
event  some  price  adjustment  is  probable. 

The  new  retail  price  schedule  for  Victrolas  is 
as  follows:  Victrola  IV- A,  $20;  Victrola  VI-A, 
$30;  Victrola  VIII-A,  $45;  Victrola  IX- A,  $57.50; 
Victrola  X-A,  $85;  Victrola  XI-A,  $110;  Vic- 
trola XIV,  $165;  Victrola  XVI  (mahogany  or 
oak),  $215;  Victrola  XVI  (walnut),  $270;  Vic- 


trola XVI,  electric  (mahogany),  $270;  Victrola 
XVI,  electric  (walnut),  $325;  Victrola  XVII 
(mahogany  or  oak),  $265;  XVII  (walnut),  $325; 
Victrola  XVII,  electric  (mahogany),  $325;  Vic- 
trola XVII,  electric  (walnut),  $380;  Victrola 
XXV  (special  school  machine),  $75;  Victor 
Auxetophone,  $500. 

In  a  letter  to  the  trade  announcing  and  ex- 
plaining the  new  price  schedules,  the  Victor  Co., 
through  General  Manager  h-  F.  Geissler,  says: 

"The  trade  must  certainly  know  that,  during 
the  past  three  years,  the  Victor  Co.  has  absorbed 
millions  of  dollars  in  the  increased  cost  of  labor 
and  raw  material. 

"No  one  can  possibly  foretell  when  the  great 
war,  into  which  this  nation  entered  last  April, 
will  end.  In  the  face  of  this  uncertainty  the 
Victor  Co.  cannot  afford  to  continue  absorbing 
these  rapid  advances  in  their  costs,  which  long 
ago  brought  us  to  the  point  of  actual  losses  on 
some  of  our  types  and  perilously  near  the  van- 
ishing point  of  profit  on  others,  and  to  which 
have  now  been  added  the  large  War  Revenue 
and  Excise  taxes. 

"The  trade  will  therefore  readily  observe  that 
the  indefinite  length  of  the  war,  the  almost  daily 
increase  in  the  cost  of  everything  entering  into 
the  manufacture  of  our  goods,  the  scarcity  of 
labor  necessitating  enormous  increases  in 
wages,  make  it  absolutely  imperative  to  imme- 
diately advance  our  prices.  This  we  do  with 
great  reluctance,  as  is  conclusively  proven  by 
our  having  carried  these  burdens  during  the  past 
three  years. 

"We  are  therefore  enclosing  revised  schedule  of 
Victor  prices,  effective  October  20,  1917,  in  the 
hope  that  an  early  ending  of  the  war  will  not  ne- 
cessitate a  further  increase  later  on,  at  the  same 
time  assuring  you  that  with  the  end  of  the  con- 
flict and  the  return  of  normal  times  the  Victor 
Co.  will  hope  to  lead  the  way  with  reductions 


which  will  meet  the  then  existing  conditions. 

"As  to  the  matter  of  records,  one  item  alone, 
the  cost  of  shellac,  the  principal  material  enter- 
ing into  their  manufacture,  has  increased  over 
200  per  cent,  to  say  nothing  of  the  advanced 
costs  of  other  ingredients,  labor  and  taxes.  The 
record  situation,  however,  is  so  complicated 
and  the  material  market  so  nervous  that 
we  have  decided  to  make  no  change  in  our 
record  prices  at  the  present  time  in  the 
hope  that  the  market  will  become  more  stable 
in  the  next  few  months,  enabling  us  to  clarify 
our  judgment  and  perhaps  obviate  the  neces- 
sity of  advances  that  are  certainly  not  to  be 
avoided  if  present  conditions  continue. 

"In  considering  the  new  schedules  of  prices, 
we  Cannot  impress  upon  you  too  strongly  that 
the  new  prices  do  not  by  any  method  of  calcula- 
tion make  up  our  additional  cost  at  prevailing 
figures,  to  say  nothing  of  advances  that  may  oc- 
cur even  to-morrow  or  next  week  or  at  any  time 
during  the  course  of  the  year.  The  many  newly 
imposed  war  taxes  which  we  as  well  as  yourselves 
are  compelled  to  bear,  although  in  our  case  the 
percentage  mounts  much  higher  than  in  yours, 
were  not  taken  into  consideration.  These  tve  have 
decided  to  bear.  The  Excise  War  Tax  of  3  per 
cent.,  due  since  October  4,  is  a  legitimate  con- 
sumer's tax  and  is  therefore  borne  in  mind  and 
this  has  been  incorporated  in  the  new  prices, 
although  that  is  but  a  very  small  fractional  part 
of  the  advancing  cost  necessitating  these 
changes. 

"Taking  all  things  into  consideration,  we  are 
sure  that  the  trade  will  realize  that  the  schedule 
of  prices  on  which  the  Victor  Co.  will  sell  its 
goods  to  the  wholesaler,  retailer  and  the  con- 
sumer are  equitable  and  very  reasonable  in  the 
present  emergency." 


Courtesy  is  an  investment  that  yields  Stand- 
ard oil  dividends  in  any  line,  also  the  salesman 
who  is  the  courteous  one  is  the  best.  As  a 
rule  salesmen  are  not  discourteous,  but  a  listless 
manner  helps  to  make  them  seem  so. 


Two  Important  i  Distributing  Points — ■ 
Ample  Sales  Force,  Office  Force,  Stock  Force,  And  a  Super- 
abundance of  "Pep" — That  Makes  Up  "Mickel  Service" 

Every  "Mickel"  Man  works  upon  the  theory  that  the  DEALER 
WANTS  his  Victor-Victrolas  and  Victor  Records  in  a  HURRY. 
Wouldn't  it  be  well  to  "connect-up"  with  the  "Mickels"? 

MICKEL'S  NEBRASKA  CYCLE  CO. 

15th  and  Harney  Streets  OMAHA,  NEBRASKA 


MICKEL  BROTHERS  CO. 


411  Court  Avenue 


DES  MOINES,  IOWA  MlTfi 
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"HIS  MASTER'S  VOICE*"* 


ThoseTivelyM\yesterners. 


"HIS  MASTER'S  VOICE" 
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Victrola  VI-A,  $30 

Oak 


Victrola  XVI,  $215 
Victrola  XVI,  electric.  $270 

Mahogany  or  oalc 


"Will  there  be  a 
Victrola  in  your  home 
this  Christmas?" 


We  do  the  questioning — in  our  advertising 
which  reaches  every  part  of  the  country. 

People  do  the  answering — by  going  to 
the  stores  of  Victor  retailers  everywhere. 

You  do  the  business — demonstrate  the 
Victrola  and  turn  the  prospect  into  a  customer. 

This  is  going  to  be  a  big  Victrola  Christ- 
mas.   Be  sure  to  get  your  share. 


Victrola  IX-A,  $57.50 

Mahogany  or  Oak 


Victrola  XI-A,  $110 

Mahogany  or  oalc 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.S.A. 

Berliner  Gramophone  Co..  Montreal.  Canadian  Wholesalers 

Important  Notice.    Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special 
processes  of  manufacture,  and  their  use,  one  with  the  other,  is  absolutely  essential  to  a  perfect  Victor  reproduction. 

Victrola     m  the  Registered  Trade-mark  of  the  Victor  Talking  Machine  Company  designating  the  products  of  this  Company  only 

Warning :  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


Albany,  N.  Y  Gately-Haire  Co.,  Inc. 

Atlanta,    Ga  Elyea-Austell  Co. 

Phillips  &  Crew  Co. 

Austin,  Tex  The  Talking  Machine  Co.,  of 

Texas. 

Baltimore,    Md  Cohen  &  Hughes. 

E.  F.  Droop  &  Sons  Co. 

H.  R.  Eisenbrandt  Sons,  Inc. 

Bangor,  Me  Andrews  Music  House  Co. 

Birmingham,  Ala... . Talking  Machine  Co. 
Boston,   Mass  Oliver  Ditson  Co. 

The  Eastern  Talking  Machine 
Co. 

The  M.  Steinert  &  Sons  Co. 
Brooklyn,  N.  Y  American  Talking  Mch.  Co. 

G.  T.  Williams. 
Buffalo,  N.  Y  W.  D.  &  C.  N.  Andrews. 

Neal,  Clark  &  Neal  Co. 

Burlington,  Yt  American  Phonograph  Co. 

Butte,  Mont  Orton  Bros. 

Chicago,   111  Lyon  &  Healy. 

Chicago  Talking  Machine  Co. 

The  Rudolph  Wurlitzer  Co. 

Cinoinnatl,  O  The  Rudolph  Wurlitzer  Co. 

Cleveland,  O  The  W.  H.  Buescher  &  Sons  Co. 

The  Collister  &  Sayle  Co. 

The  Eclipse  Musical  Co. 

Columbus,  O  The  Perry  B.  Whitsit  Co. 

Dallas,   Tex  Sanger  Bros. 

Denver,  Colo  The  Hext  Music  Co. 

The  Knight-Campbell  Music  Co. 


 Victor  Wholesalers  

Des  Moines,  la  Mickel  Bros.  Co. 

Detroit,  Mich  Grinnell  Bros. 

Elmira,  N.  Y  Elmira  Arms  Co. 

El  Paso,  Tex  W.  G.  Walz  Co. 

Honolulu,  T.  H  Bergstrom  Music  Co.,  Ltd. 

Houston,  Tex  Thos.  Goggan  &  Bro. 

Indianapolis,  Ind. . .  Stewart  Talking  Machine  Co. 
Jacksonville,  Ha.. ..  Florida  Talking  Machine  Co. 
Kansas  City,  Mo. ...J.  W.  Jenkins  Sons  Music  Co. 

Schmelzer  Arms  Co. 

Lincoln,  Nebr  Ross  P.  Curtice  Co. 

Little  Rock,  Ark...O.  K.  Houck  Piano  Co. 
Los  Angeles,  Cal. . .  Sherman,  Clay  &  Co. 

Memphis,  Tenn  O.  K.  Houck  Piano  Co. 

Milwaukee,  Wis  Badger  Talking  Machine  Co. 

Minneapolis,  Minn.  Beckwith,  O'Neill  Co. 

Mobile,  Ala  Wm.  H.  Reynalds. 

Montreal,  Can  Berliner  Gramophone  Co.,  Ltd. 

Nashville,  Tenn  O.  K.  Houck  Piano  Co. 

Newark,  N.  J  Price  Talking  Machine  Co. 

New  Haven,  Conn. ..Henry  Horton. 

New  Orleans,  L,a. .  ,.  Philip  Werlein,  Ltd. 

New  York,  N.  1    . .  Blackman  Talking  Mach.  Co. 

Emanuel  Blout. 

C.  Bruno  &  Son,  Inc. 

I.  Davega,  Jr.,  Inc. 

S.  B.  Davega  Co. 

Charles  H.  Ditson  &  Co. 

Landay  Bros.,  Inc. 

New  York  Talking  Mach.  Co. 

Ormes,  Inc. 

Silas  E.  Pearsall  Co. 


Omaha.   Nebr  A.  Hospe  Co. 

Nebraska  Cycle  Co. 

Peoria,  111  Putnam- Page  Co.,  Inc. 

Philadelphia,  Pa  Louis  Buehn  Co.,  Inc. 

C.  J.  Heppe. 

Penn  Phonograph  Co.,  Inc. 

The  Talking  Machine  Co. 

H.  A.  Weymann  &  Son,  Inc. 
Pittsburgh,   Pa  W.  F.  Frederick  Piano  Co. 

C.  C.  Mellor  Co.,  Ltd. 

Standard  Talking  Machine  Co. 

Portland,  Me  Cressey  &  Allen,  Inc. 

Portland,  Ore  Sherman,  Clay  &  Co. 

Providence,  K.  I.... J.  Samuels  &  Bro.,  Inc. 
Richmond,  Va  The  Corley  Co.,  Inc. 

W.  D.  Moses  &  Co. 
Rochester,  N.  Y  E.  J.  Chapman. 

The  Talking  Machine  Co. 
Salt  Lake  City,  U.. .  Consolidated  Music  Co. 

The  John  Elliott  Clark  Co. 
San  Antonio,  Tex...  Thos.  Goggan  &  Bros. 
San  Francisco,  Cal..  Sherman,  Clay  &  Co. 

Seattle,  Wash  Sherman,  Clay  &  Co. 

Sioux  Falls,  8.  D...  Talking  Machine  Exchange. 

Spokane,  Wash  Sherman,  Clay  &  Co. 

St.  Louis,  Mo  Koerber-Brenner  Music  Co. 

St.  Paul,  Minn  W.  J.  Dyer  &  Bro. 

Syracuse,  N.  Y  W.  D.  Andrews  Co. 

Toledo,  O  The  Whitney  &  Currier. 

Washington,  D.  C...  Cohen  &  Hughes. 

E.  F.  Droop  &  Sons  Co. 

Robt  C.  Rogers  Co. 
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THE    PULLING    TEST — THE    STRENGTH    IS  THERE 


THE  STRONGEST  ALBUM    MADE   AT  ANYWHERE   NEAR   ITS   LOW  PRICE 


The  Well-Known  "National" 

Record  Albums  Sp^8 
Are  Always  the  Leaders  !|S>M 

So  a  rt 

  Or=iaj.S 


The  only  Safe  and  Conveni= 
ent  Way  to 
Protect  Disc  Records 


For  Durability,  Finish  and 
Artistic  Design 
S  "     Our  Albums  Have  No  Equal 


They  are  made  in  the  most 
substantial  man- 
ner by  skilled  workmen 


STRENGTH   AT  THE   STRESS   AND   STRAIN    PO[NT        PRACTICALLY   UNBREAKABLE   FOR   REGULAR  USAGE 

We  manufacture  disc  Record  Albums  containing  12  pockets  to  fit  cabinets  of  all  sizes  and  styles.   We  also  make  Albums  containing  17  pockets. 

*       With  the  indexes  they  are  a  complete  system  for  filing  all  disc  Records. 

THESE  ALBUMS  ABE  THE  BEST  FOB  VICTOR,  COLUMBIA,  EDISON,  PATHE  AND  ALL  OTHER  DISC  RECORDS 

^REE%°RND^EEsSOLIC,TED  NATIONAL  PUBLISHING  CO.,  239  S.  American  St.,  PHILADELPHIA,  PA. 


DISTURBING  FACTORS  ON  DECREASE  IN  THE  NORTHWEST 

Twin  City  Trade  Highly  Optimistic  Regarding  the  Business  Outlook — Stock  Shortage  Still  Causes 
Worry — Foster  &  Waldo  Take  on  Columbia  Line — General  News  of  Trade  Interest 

holiday  trade  in  talking  ma- 


Minneapolis  and  St.  Paul,  Minn.,  November  6. 
— It  appears  now  that  most  of  the  disturbing 
factors  to  stable  business  movement  in  the 
Northwest  are  disappearing  or  are  in  process 
of  being  satisfactorily  settled.  Disloyalty  meet- 
ings have  ceased  and  the  I.  W.  W.  gang  as  well 
as  the  Socialists  are  much  subdued  in  their  ut- 
terances and  agitations,  while  the  Non-Partisan 
League  is  attending  strictly  to  its  own  affair  of 
attracting  members  to  the  organization. 

Car  shortage  is  hurting  the  farmers.  Potatoes 
cannot  be  shipped  in  any  considerable  quan- 
tities because  the  Northwestern  roads  are  un- 
able to  supply  cars.  Nearly  all  their  rolling 
stock  has  been  sent  away  by  orders  of  the  Fed- 
eral Railroad  Board  and  have  not  been  re- 
turned. Fuel  is  scarce  in  many  localities  and 
industrial  plants  are  finding  it  hard  to  keep  go- 
ing. Solutions  for  these  vexations  are  being 
prepared  and  promise  is  given  that  the  car  short- 
age, at  least,  soon  will  be  relieved. 

Everybody  is  highly  optimistic.  It  is  be- 
lieved that  the  farmers  will  move  their  grain 
to  the  markets  as  soon  as  the  fall  work  is  done, 
for  they  deny  strenuously  that  they  are  holding 
back  their  crops  in  the  hope  that  the  maximum 
prices  will  be  increased.  But  in  spite  of  various 
unfavorable  features  the  Northwest  is  doing 
mighty  well — much  better  than  in  1916 — and  is 


looking  for  a  big 
chines  and  records  of  all  kinds. 

The  old  wail  about  the  scarcity  of  machines 
still  sounds  in  the  jobbing  houses  of  St.  Paul" 
and  Minneapolis  and  through  the  adjoining  ter- 
ritories. The  Beckwith-O'Neill  Co.,  dealers  in 
Victor  goods,  has  been  unable  to  obtain  any- 
thing that  even  resembles  a  stock  and  practically 
every  machine  received  is  moved  within  twenty- 
four  hours.  It  is  not  much  better  with  W.  J. 
Dyer  &  Bro.,  the  other  Victor  jobbing  house 
in  the  Twin  Cities.  The  shortage  may  not  be 
as  acute  with  the  Minnesota  Phonograph  Co., 
jobbers  for  the  Edison  wares,  but  it  is  serious 
enough  to  interfere  greatly  with  the  volume 
of  business  that  could  be  handled.  G.  Som- 
mers  &  Co.,  Pathe  jobbers,  were  able  to  obtain 
stock  last  spring  and  await  the  fall  rush  with 
considerable  equanimity. 

Foster  &  Waldo  have  added  the  Columbia 
line  to  their  Victor  and  Edison  stocks  and  expect 
to  overcome  the  present  shortage  of  machines 
by  the  new  move. 

Victor  dealers  have  received  favorably  the 
changes  in  Victor  types  and  prices  which  be- 
came effective  October  22  in  this  territory.  Gen- 
erally they  look  upon  the  discounts  and  the 
prices  on  larger  machines  as  more  equitable  and 
say  that  the  changes  are  satisfactory.    The  Vic- 


C.  W.  SNOW  &  CO 


SYRACUSE,  N.  Y. 

New  York  State  Sonora  Distributors 

NEVER  has  the  Sonora 
line  been  so  exceptionally 
complete,  pleasing,  and  fast- 
selling  as  today !  We  offer 
the  best  of  service,  prompt, 
accurate,  careful. 

Write  or  wire  us  at  once! 
Twelve  superb  Sonora  models 

$50  $55  $60  $75  $100  $135  $150 
$175  $200  $250  $375  $1000 

■if^^m  TOE  1NSTE?UMEN)T  ©F  QUALITY 
gjBmbJr      CLEAR   AS  A  HELL 


tor  company  undoubtedly  is  booked  to  make 
some  new  sales  records  in  this  territory  this 
fall. 

A  carload  of  Edison  goods  was  shipped  last 
week  to  the  Savolainen  Co.,  Duluth,  by  the  Min- 
nesota Phonograph  Co.  President  Laurence  H. 
Lucker  declares  that  the  local  and  the  foreign 
trade  in  Edison  goods  is  most  satisfactory.  He 
is  making  a  special  promotion  campaign  for 
the  cylinder  machines  and  has  designed  six  full- 
page  "ads"  to  be  run  in  the  agricultural  papers 
as  part  of  the  campaign.  The  clamor  for  rec- 
ords which  was  causing  annoyance  has  been 
relieved  by  the  receipt  of  a  large  shipment  which 
arrived  in  Minneapolis  last  week. 

Marie  Kaiser,  after  touring  the  Northwest 
throughout  October  and  half  of  September,  ap- 
peared in  Minneapolis  November  1  with  the 
New  Edison  in  a  comparison  concert.  She 
set  out  immediately  on  a  month's  itinerary,  clos- 
ing in  the  Twin  Cities. 

Nye  &  Nye,  the  first  named  former  mayor 
of  Minneapolis  and  the  other  his  son,  have 
opened  a  Brunswick  parlor  de  luxe  on  Marquette 
avenue,  between  Seventh  and  Eighth  streets, 
where  they  handle  Brunswick  phonographs  and 
Pathe  records.  The  store  is  about  as  neat  and 
tidy  a  place  as  there  is  to  be  found  in  the  Twin 
Cities.  Five  sound-proof  demonstration  booths, 
ornately  furnished,  are  among  the  features  of 
the  store. 

A  "Christmas  Victrola  Club"  has  been  started 
by  the  E.  S.  Donaldson  Co.,  big  department 
store,  and  memberships  are  being  signed  up  in 
goodly  numbers  daily.  1 

Frank  Gunyo,  who  had  a  severe  attack  of  pto- 
maine poisoning,  is  back  again  with  the  New 
England  Furniture  &  Carpet  Co. 

F.  M.  Hoyt  is  on  the  road  again  for  the  Beck- 
with-O'Neill Co.  after  a  visit  to  the  old  folks 
and  old  friends  in  Buffalo,  N.  Y. 

Miss  Blanche  Sorenson,  formerly  with  the 
Victor  Co.'s  educational  department,  has  joined 
the  W.  J.  Dyer  &  Bro.  staff  and  is  looking  after 
the  talking  machine  needs  of  the  public  and 
private  schools  of  St.  Paul. 

John  McCormack  was  in  the  twin  towns 
November  7  and  as  usual  drew  capacity  houses. 
This  smiling  singing  Irish  tenor  has  about  as 
many  enthusiastic  admirers  in  this  section  of  the 
world  as  anywhere  else. 

Col.  or  Gen.  Totten,  big  man  with  the  Mu- 
sical Instruments  Sales  Co.,  New  York,  was  in 
Minneapolis  recently  spending  most  of  his  time 
with  the  Powers  Mercantile  Co.,  which  houses 
the  local  branch. 

The  Friday  afternoon  concerts  at  Dyer's  be- 
gan October  17  and  will  be  continued  until  some 
time  next  spring.  They  are  devoted  largely  to 
talking  machine  demonstration,  but  player-pianos 
also  have  a  large  share  of  the  programs. 

Special  advertising,  emphasizing  the  unusual 
merit  of  the  new  Victor  records,  has  been  a 
marked  feature  of  the  Golden  Rule's  publicity 
campaign  in  the  St.  Paul  newspapers.  The  re- 
turns were  prompt  and  substantial  and  demon- 
strate afresh  that  it  pays  to  advertise. 
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Victrola  VI-A,  $30 

Oak 


Victrola  IV-A,  $20 

Oak 


"Will  there  be  a 


Victrola  in  your  home 
this  Christmas?" 


There's  a  lot  in  the  power  of  suggestion,  and 
we're  using  this  phrase  extensively  in  our  advertising 
to  suggest  the  Victrola  for  Christmas. 

We  get  the  people  thinking  "Victrola"  and  then 
it  is  easy  for  you  to  get  action. 

And  there's  going  to  be  plenty  of  action  this 
coming  holiday  season. 

With  every  Victor  retailer  doing  his  part,  the 
volume  of  Christmas  business  will  be  unprecedented 
even  for  the  Victor. 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.  S.  A. 

Berliner  Gramophone  Co.,  Montreal.  Canadian  Wholesalers 

Important  Notice.  Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special 
processes  of  manufacture,  and  their  use,  one  with  the  other,  is  absolutely  essential  to  a  perfect  Victor  reproduction. 

1  Victrola    |g  (ne  Registered  Trade-mark  of  the  Victor  Talking  Machine  Company  designating  the  products  of  this  Company  only. 
Warning:  The  use  of  the  word  Victrola  upon  or  in  the  promotion' or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


Victrola  X-A,  $85 

Mahogany  or  oak 


Mahogany  or  oak 


Victrola  XIV,  $165 

Mahogany  or  oak 


Victrola  XVI,  $215 
Victrola  XVI,  electric,  $270 

Mahogany  or  oak 


Victrola  XVII,  J265 

Victrola  XVII,  electric,  $325 

Mahogany  or  oak 


HIS  MASTER'S  VOICE 


REG.  U.S.  PAT  OFF. 
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NEW  YORK,  NOVEMBER  15,  1917 


A LEADING  feature  of  the  trade  during  the  past  month  has 
been  the  increase  in  retail  prices  announced  by  the  majority 
of  the  talking  machine  manufacturers  to  take  care  of  the  3  per 
cent,  excise  tax  provided  for  in  the  War  Revenue  Act  and  like- 
wise to  cover  in  some  measure  increased  production  costs. 

Higher  prices  have  long  been  expected  in  the  talking  ma- 
chine trade,  but  through  increased  efficiency  in  production,  the 
elimination  of  waste,  and  in  some  cases  actual  self-sacrifice,  the 
manufacturers  were  for  the  most  part  able  to  absorb  the  in- 
creased cost  without  calling  upon  the  dealers  to  bear  part  of 
the  burden.  The  direct  tax  placed  by  the  Government  upon 
talking  machines  and  records,  coupled  with  the  taxes  that  the 
manufacturers  will  have  to  meet  in  other  directions,  has  made 
it  imperative  that  they  take  steps  to  protect  their  own  financial 
interest  and  incidentally  those  of  the  trade  at  large. 

Retailers  must  realize  that  the  talking  machine  manufacturers 
have  been  practically  the  last  manufacturers  in  all  lines  to  in- 
crease prices,  and  should,  therefore,  be  more  than  willing  to 
do  their  share  in  support  of  the  manufacturers  in  this  necessary 
move.  While  the  various  manufacturers  have  adopted  different- 
methods  in  increasing  their  prices,  they  have  practically  without 
exception  so  arranged  the  new  schedule  that  the  dealers'  profit 
on  the  various  types  of  machines  has  not  been  cut  in  any  way. 
In  certain  cases  indeed  arrangements  have  been  made  whereby 
the  dealer  will  actually  make  an  increased  profit  under  the  new 
prices. 

With  the  principle  of  price  maintenance  still  obtaining  in 
the  trade,  it  is  satisfying  to  know  that  the  manufacturers  have 
so  arranged  their  new  price  schedules  that  the  issue  is  put 
directly  up  to  the  public  and  the  dealer  is  not  called  upon  to  put 
forth  personal  arguments  in  order  to  get  the  additional  price.  In 
other  words,  machines  are  still  offered  at  a  fixed  but  a  higher 
price. 

Contrary  to  popular  supposition,  the  talking  machine  manu- 
facturing trade  is  not  a  trade  of  excessive  profits,  and  this  will 
be  realized  when  it  is  considered  that  the  dealer  gets  for  him- 
self from  40  per  cent,  to  50  per  cent.,  or  even  more,  of  the  retail 
selling  price.  Out  of  what  remains  the  jobber  must  be  taken  care 
of  and  the  manufacturer  must  cover  his  manufacturing,  adver- 
tising and  general  overhead  expense,  huilH  and  operate  new 
plants,  meet  the  exigencies  of  busine?"  vutce.  what  is  left 
as  his  profits. 


The  increase  in  prices  of  even  the  more  expensive  machines 
is  so  small,  as  a  rule,  that  it  should  not  in  any  single  instance 
work  against  the  sale  of  the  machine.  The  man  who  is  willing 
to  pay  $100  for  a  machine  is  not  going  to  hesitate  long  at  $105 
or  $110,  especially  during  these  times  when  practically  every- 
thing that  goes  into  the  home  from  the  kitchen  to  the  parlor 
has  increased  so  enormously  in  price. 

In  considering  the  increase  in  machine  prices,  it  must  be 
remembered  that  these  increases  must  for  the  time  being  at 
least  take  care  of  the  higher  cost  of  manufacture  of,  and  war 
tax  on,  records,  the  prices  of  which  remain  unchanged.  While 
some  of  the  materials  entering  into  record  manufacturing  have 
advanced  as  much  as  200  per  cent.,  the  companies  have  appar- 
ently been  satisfied  to  let  the  machines  carry  the  extra  tariff  until 
such  time  as  it  becomes  absolutely  necessary  as  a  matter  of 
protection  to  get  more  money  also  for  records. 

Almost  without  exception  talking  machine  dealers  find  the 
demand  to  be  in  excess  of  the  supply,  especially  during  the  fall 
and  holiday  season.  That  being  the  case,  higher  machine  prices 
should  have  no  tangible  effect  upon  the  volume  of  retail  business 
as  a  whole.  The  manufacturers  have  done  their  part,  and  done 
their  best  to  protect  the  dealer.    Now  it  is  the  dealer's  turn. 

The  latter  should  realize  that  he  himself  is  not  being  bur- 
dened, and  that  his  profits  are  being  protected.  His  duty  is  to 
get  the  higher  prices  from  the  public,  a.  public  that  has  been 
trained  during  the  three  years  of  war  to  expect  to  pay  more 
for  everything  purchased.  The  dealer  is  not  called  on  to  make 
a  sacrifice.    He  is  simply  called  upon  to  co-operate. 


THE  influence  of  the  talking  machine  as  an  educational  force 
in  the  nation  has  been  the  subject  of  frequent  commendatory 
remarks  in  these  columns.  This  week  a  leading  musical  critic 
remarked  to  the  writer  that  he  had  noticed  a  completely  new 
type  of  attendants  at  the  concerts  given  by  distinguished  artists, 
whose  talking  machine  records  have  made  them  popular  in 
the  homes  of  millions  of  people  who  rarely  attend  high-class 
concerts.  In  other  words,  people  who  some  )rears  ago  looked 
upon  classical  music  as  caviare  have  been  educated  to  appreciate 
the  beauty  of  a  high-class  ballad  or  instrumental  number  by 
the  talking  machine,  and  thus  proof  positive  has  been  furnished 
of  the  effective  work  being  accomplished  by  the  talking  machine 
in  democratizing  music — in  bringing  together  the  great  artists, 
the  great  music,  and  the  great  army  of  people  who  love  good 
music  but  whose  love  for  music  needed  awakening. 

It  is  only  necessary  to  attend  the  concerts  of  McCormack, 
Christine  Miller,  Williams,  Elman,  Graveure,  Werrenrath, 
Bispham,  Anna  Case,  Muratore,  Rappold,  Gerhardt,  Hempel, 
Fremstadt,  Gluck,  Kreisler — but  why  enumerate— and  you  will 
notice  the  galleries  packed  to  suffocation,  with  a  goodly  sprin- 
kling of  strange  faces  in  the  orchestra  seats.  It  will  be  found 
on  investigation  also  that  the  majority  of  these  people  are 
brought  there  through  their  acquaintance  with  the  artists,  made 
entirely  through  the  records.  This  development  has  been  going 
on  for  some  years,  but  it  is  more  marked  this  season  than  ever 
before. 

Now  that  the  leading  talking  machine  companies  have  ar- 
ranged with  great  orchestral  organizations,  such  as  the  Boston 
Symphony,  the  New  York  Philharmonic,  the  Chicago  Sym- 
phony, and  other  notable  orchestras,  to  make  records,  we  will 
be  sure  to  witness  a  new  appreciation  of  the  great  works  of  the 
masters  in  instrumental  form. 

There  is  a  certain  aristocracy  about  the  symphony  orchestras 
and  concerts  that  has  kept  the  masses  of  the  people  from  hear- 
ing them,  but  as  in  the  case  of  the  great  concert  singers,  we 
feel  certain  that  the  records  made  by  these  notable  symphony 
orchestras  will  bring  about  a  new  appreciation  of  the  work  of 
these  organizations,  and  of  their  splendid  programs  among  the 
class  of  people  who  hitherto  gave  little  attention  to  the  great 
works  of  the  masters  in  the  sphere  of  instrumental  music. 

The  educational  work  being  accomplished  by  the  talking 
machine  is  bound  to  bring  about  a  new  era  of  musical  appre- 
ciation in  America,  and  the  work  already  accomplished  is  a  happy 
augury.  All  this  brings  to  mind  how  necessary  it  is  for  the 
talking  machine  dealer,  and  particularly  the  salesman,  to  keep 
in  touch  with  this  movement,  to  encourage  it  in  every  way 
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possible  by  broadening  his  own  knowledge  of  music  and  musical 
affairs,  for  the  great  work  which  is  now  being  carried  on  in 
the  schools,  combined  with  the  educational  influence  of  the  talk- 
ing machine  in  the  home,  all  means  much  for  the  future  of 
America  as  a  musical  nation,  if  the  dealers  and  the  salesmen 
do  their  part. 

The  time  is  coming  when  the  intelligent  salesman — the  man 
who  is  keeping  in  touch  with  the  evolution  in  musical  taste — 
must  be  equipped  with  sufficient  musical  knowledge  to  be  able 
to  answer  inquiries,  and  to  participate  in  the  conversation  of 
his  guests  and  purchasers. 

The  skeptics  are  to-day  forced  to  acknowledge  that  the 
talking  machine  has  entered  an  important  and  dominating  sphere 
in  the  creation  of  a  musical  atmosphere  in  America,  and  it  only 
needs  encouragement  on  the  part  of  manufacturer,  dealer,  and 
salesman,  to  bring  about  results  that  will  mean  much,  not  only 
for  the  talking  machine  industry,  but  for  the  musical  uplift  of 
the  entire  nation. 


it  would  seem  that  a  large  proportion  of  that  6,000,000  represents 
prospects  for  talking  machine  men.    Now  go  after  them. 


THE  subject  of  efficiency  and  system  is  much  discussed  these 
days  by  business  men  who  are  giving  consideration  to  pro- 
gressive plans  in  connection  with  the  development  of  their  busi- 
ness, and  a  great  deal  of  very  sensible  matter  has  been  written 
on  this  subject.  Success,  however,  can  be  secured  in  a  larger 
measure  where  system  and  efficiency  are  backed  by  enthusiasm — 
a  quality  which  is  absolutely  indispensable. 

Optimism  born  of  enthusiasm  and  controlled  by  system  gives 
results  that  are  unfailing.  The  business  house  is  indeed  favored 
when  it  employs  men  who  fairly  bubble  over  with  all-absorbing 
interest  in  what  they  are  doing.  Intercourse  with  such  men 
results  in  all  the  force  being  imbued  with  a  new  energy  to  keep 
pace.  The  stimulus  of  this  earnest  activity  arouses  the  sluggish 
blood  in  the  veins  of  others.  Men  of  enthusiasm  have  the  vim, 
the  punch,  and  the  stuff  that  life  is  made  of.  They  are  real 
winners  in  the  battle  for  trade. 


ACCORDING  to  the  estimates  of  Government  officials  the 
new  income  tax  section  of  the  War  Revenue  Act  will  affect 
approximately  6,000,000  people,  men  and  women,  in  the  United 
States.  In  other  words,  there  are  6,000,000  people  who,  single, 
make  over  $1,000  a  year,  or  married,  make  over  $2,000  annually. 
The  incomes  upon  which  the  tax  is  levied  are  to  be  considered 
as  incomes  out  of  the  ordinary,  in  other  words,  considerably 
better  than  the  average.  A  married  man  making  $40  a  week 
regularly  is  under  ordinary  circumstances  to  be  considered  a 
mighty  fine  prospect  for  a  talking  machine  sale.  A  single  person 
sure  of  $20  a  week  is  likewise  to  be  considered  a  fair  credit  risk, 
providing  he  carries  no  unusual  burdens.  With  6,000,000  people 
in  the  United  States  measuring  up  to  these  requirements,  it 
must  be  considered  that  the  amounts  given  are  minimum,  and 


IT  is  very  pleasing  to  note  the  progress  that  has  been  made  in 
the  case  of  the  Uniform  Conditional  Sales  Act  upon  which 
the  Commissioners  on  the  Uniformity  of  Laws  have  been  work- 
ing for  some  time.  It  is  announced  that  the  draft  of  the  act 
has  reached  a  point  where  it  will,  without  question,  be  formally 
adopted  at  the  conference  of  the  Commissioners  next  year  and 
then  passed  on  to  the  States  that  they  may  adopt  it  in  toto,  or 
remodel  their  laws  to  conform  with  its  provisions. 

The  talking  machine  trade  has  been  interested  in  the  prog- 
ress of  the  act  as  have  members  of  other  lines  of  industry  where 
instalment  sales  figure  to  any  extent.  With  the  Uniform  Con- 
ditional Sales  Act  adopted  by  all  the  States,  instalment  houses 
are  not  only  in  a  better  position  to  protect  their  own  interests, 
but  are  also  enabled  to  safeguard  the  interests  of  their  pur- 
chasers to  the  fullest  extent,  a  point  not  to  be  overlooked. 

At  the  present  time  the  laws  of  the  various  States  vary  to 
such  an  extent  that  the  retailer  doing  an  interstate  business  is 
seriously  embarrassed  in  his  efforts  to  keep  within  the  law  and 
at  the  same  time  guarantee  for  himself  full  security. 


NO  organization  can  accomplish  really  great  results  until  all 
members  pull  together  with  a  common  end  in  view  and  with 
the  understanding  of  how  they  can  all  best  co-operate  toward 
attaining  that  end.  In  other  words,  every  member  must  have  a 
clear  knowledge  of  just  what  part  he  has  to  play  in  relation  to 
the  whole  campaign,  so  that  he  may  attend  to  his  work  with  a 
feeling  that  his  co-worker  is  taking  care  of  other  details. 

It  is  noticeable  at  this  time  that  the  progressive  houses  of 
the  trade  are  holding  regular  meetings  of  their  sales  staffs  for 
discussing  ways  and  means  to  take  care  of  business.  At  these 
meetings  new  plans  are  broached  and  thoroughly  analyzed,  the 
draft  of  the  contemplated  campaign  is  studied  carefully  and  each 
man  comes  to  recognize  his  particular  place  in  the  scheme.  It  is 
noticeable  that  the  sales  organization  which  indulges  in  frequent 
business  meetings  is  the  one  that  produces  the  greatest  results. 


A NUMBER  of  inquiries  have  been  received  by  The  World 
from  talking  machine  merchants  regarding  the  direct  appli- 
cation of  the  War  Revenue  Act  to  their  business.  Briefly  put,  it 
may  be  said  that  while  manufacturers  pay  a  tax  of  3  per  cent,  at 
the  source,  there  is  no  direct  tax  on  the  retail  merchant.  What 
is  known  as  the  "floor  tax"  of  1}4  per  cent,  on  goods  on  hand 
on  October  4  applies  only  to  wholesalers,  and  not  in  any  in- 
stance to  retail  merchants  unless  they  should  by  chance  also  be 
wholesalers.  The  merchant  conducting  a  strictly  retail  business 
will  pay  no  excise  tax  whatever,  except  that  passed  on  to  him 
by  his  manufacturer. 


DITSON 


§9ou  are  corbtallp  mbtteb 


To  avail  yourself  of  the  Ditson  Victor  Service — 
the  service  with  an  ideal.  Our  object  is  to  get 
the  supplies  of  machines  and  records  to  the 
dealer  when  he  needs  them  most. 

Our  new  building  affords  us  additional  facilities 
to  accomplish  this  end. 


OLIVER  DITSON  CO. 

New  Address  178-179  Tremont  St.,  Boston 
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Edison  Message  No.  n 


General  Optimism  in  Command 


W1 


E  never 
have  had 
the  slightest 
doubt  that 
business  in 
general  was 
going  to  be 
better  than 
ever  this  fall, 
and  we  have 
gone  on  record  to  that  effect. 
Now,  along  comes  Printers'  Ink, 
the  authoritative  advertising  and 
merchandising  journal,  with  a 
splendid  confirmation.  Here  is 
how  they  sum  up  the  situation: 

"In  general,  the  feeling  in  re- 
gard to  autumn  business  condi- 
tions is  apparently  strongly  op- 
timistic. We  have  learned  from 
study  of  the  Canadian  and 
British  situation  that  there  is  no 
inherent  incompatibility  between 
being  at  war  and  having  business 
vigorous;  and  the  big  manufac- 
turers of  the  country  are  there- 


fore looking  forward  to  the  com- 
ing months  with  equanimity 
when  it  is  not  actual  optimism." 

Prosperity  is  here — greater 
prosperity  is  coming.  There  is 
no  getting  away  from  it.  It  is  as 
sure  to  come  to  pass  as  the  sun 
is  to  rise  tomorrow  morning. 
War  and  prosperity  already  are 
locked  arm  in  arm.  While  we 
may  not  thoroughly  approve  of 
the  partnership,  it  nevertheless 
exists,  and  we  should  not  allow 
our  distaste  for  the  one  partner 
to  overshadow  the  greeting  we 
extend  to  his  welcome  companion. 

There  is  more  real  money  cir- 
culating in  our  great  country 
now  than  ever  before  in  its  his- 
tory. The  Edison  dealer  who 
goes  out  and  gets  his  share  is 
not  only  securing  profits  for 
himself  but  is  rendering  his 
country  a  service  by  helping  to 
keep  the  wheels  of  industry 
humming. 


THOMAS  A.  EDISON,  Inc. 

Orange,  N.  J. 
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Reaching  the  Country  Customer  Through  the 
Agency  of  the  Automobile  - 


Increasing  the  number  of  sales  for  talking 
machines  to  the  country  customers  by  the  dealer 
can  be  made  possible  with  a  little  extra  effort 
on  the  part  of  the  salesman,  provided  there  is 
a  special  appeal  advanced.  Advertising  will  be 
a  help,  of  course,  and  it  will  act  as  an  incen- 
tive to  bring  some  prospects  to  your  store, 
but  there  are  others  who  can  not  be  induced 
to  visit  your  store.  There- are  various  reasons 
for  this  lack  of  interest  and  to  arouse  a  keener 
desire  on_the  part  of  such  possible  customers  to 
become  buyers  demands  a  personal  visit. 

This  method  of  co-operation  partakes  of  the 
personal  equation  that  has  so  much  to  its  credit 
and  that  arouses  that  larger  interest  that  must 
be  a  part  of  the  many  sales  transactions  in  the 
store.  Your  personal  visit  to  the  homes  arouses 
that  increased  desire  to  become  a  customer,  and 
you  will  be  amply  repaid  for  the  time  and  ex- 
pense that  is  thus  involved.  Not  only  that,  but 
it  will  act  as  a  means  of  publicity  that  will  do 
much  to  make  additional  sales  for  you  in  locali- 
ties that  are  not  so  easily  reached  by  the  ordi- 
nary routes. 

How  One  Salesman  Works 

To  cite  an  instance  of  this  kind  that  has  been 
very  productive  of  results,  and  that  has  proven 
the  wisdom  of  the  method  we  have  in  mind, 
we  will  refer  to  a  salesman  who  has  been  mak- 
ing out-of-town  trips  for  a  house  in  a  large 
city.  His  method  has  been-  to  begin  early  in 
the  week,  using  a  Ford  motor  car.  He  loads  a 
number  of  machines  on  the  car  and  then,  with 
a  route  list  planned  out  that  will  cover  about  a 
week's  trip,  goes  in  quest  of  the  customers.  He 
does  not  specify  any  particular  time  as  to  the 
length  of  the  trip,  though  he  makes  it  average 
about  a  week.  He  visits  the  country  trade, 
leaves  a  machine  on  trial  where  there  is  a 
possible  sale,  makes  his  talks  and  by  a  clever 
sales  impression  many  times  makes  the  sale. 

You  see  he  has  the  prospect  at  an  advantage. 
He  can  easily  offer  to  place  a  machine  in  the 
home  and  with  the  use  of  a  few  well-selected 
records,  and  the  simple  heart-to-heart  talk,  make 
the  customer  keen  for  a  desire  to  have  a  ma- 
chine in  his  home.  There  is  a  difference  in  hav- 
ing the  machine  in  the  home.  It  has  an  effect 
that  is  not  always  possible  with  a  visit  to  the 
store.  There  one  is  often  interrupted,  even 
though  the  salesroom  is  a  neat  and  compact 
little  apartment  that  has  been  made  so  attractive 
for  the  demonstration  of  the  machine.  There 


is  likely  to  be  a  desire  to  hold  off.  It  is  so 
easy  to  visit  other  stores  and  to  look  about 
before  deciding. 

Once  the  customer  leaves  your  store  you 
have  lost  an  opportunity  that  is  not  at  all  cer- 
tain to  be  met  with  again.  The  other  man  has 
his  particular  talking  points  and  his  particular 
arguments  to  advance  that  might — well,  any- 
how, you  know  that  the  sales  are  lost  in  this 
way  that  might  be  had  where  the  conditions 
were  different.  It  is  like  getting  the  name  on 
the  dotted  line.  It  is  far  better  to  have  this 
than  to  have  the  prospect  say,  "I  like  this  ma- 
chine, but  I'm  not  quite  sure  about  when  I  will 
buy  it."  Or,  "Yes,  the  machine  seems  to  be 
all  right.  I  think  I'll  buy  this  one,  but  not  to- 
day. I'll  be  back  in  a  day  or  so."  For  various 
reasons  they  never  manage  to  get  back. 
Advantage  of  Getting  the  Machine  Into  Home 

But  the  machine  that  has  been  placed  in  the 
home  is  different.  There  it  is  and  there  it  can 
remain  for  your  prospective  customer  to  try 
out  so  that  if  there  are  any  complaints  and  any- 
thing about  the  machine  or  its  operation  they 
can  be  made  clear  without  the  least  misunder- 
standing. The  live  salesman  can  even  go  fur- 
ther, he  can  place  the  machine  in  a  proper  place 
in  the  home  so  that  the  best  possible  results 
will  be  the  outcome.  You  know  that  the  ma- 
chine does  not  always  give  satisfaction  after 
it  has  been  placed  in  the  home  and  the  reason 
at  times  is  due  to  the  fact  that  it  has  not  been 
located  in  the  section  of  the  room  that  will 
show  it  off  to  the  best  advantage. 

Then  there  are  complaints  made  and  the 
machine  gets  the  blame  for  the  trouble.  This 
can  be  obviated  by  the  intelligent  salesman  who 
explains  this  and  to  avoid  this  possibility  gives 
the  setting  of  the  machine  his  personal  atten- 
tion. This  interest  on  his  part  pleases  the  cus- 
tomer and  the  effects  are  sure  to  increase  the 
desire  to  have  one. 

Well,  here  it  is  right  in  the  home.  He  plays 
a  careful  selection  of  records,  these  varying 
according  to  the  tastes  of  the  customer,  and 
informing  them  that  it  is  so  easy  to  get  other 
records  when  they  are  desired.  The  difficulty  for 
the  customer  to  refuse  to  buy  under  these  con- 
ditions is  much  increased.  The  competitors' 
machines  are  not  there.  There  are  no  outside 
interruptions.  It  makes  it  possible  for  every 
member  of  the  family  to  hear  it  play.  It  might 
be  that  some  of  the  neighbors  come  to  hear  it, 


::       ::       By  Warfield  Webb 

and  other  sales  are  thus  made  possible.  What 
a  world  of  opportunities  for  the  salesman  with 
a  motor  car. 

You  can  go  after  your  trade  with  an  appeal 
that  reaches  quickly.  There  are  not  any  annoy- 
ing delays.  Customers  can  tell  you  of  others 
whom  they  feel  might  be  interested.  You  can 
sell  more  machines  in  this  way  and  with  less 
expense  than  some  of  the  dealers  feel  is  possible. 
Then  your  record  sales  are  increased,  for  your 
store  has  become  associated  with  the  particular 
line  of  machines  and  the  customers  can  turn  to 
you  when  in  need  of  any  records,  or  when  they 
desire  to  make  other  purchases.  Go  after  the 
country  trade  and  take  the  machine  into  the 
homes  and  thereby  make  your  sales  count  for 
something  that  is  worth  while. 


REPETITION  IS  A  GREAT  EDUCATOR 

How  the  Talking  Machine  Influences  in  the 
Musical  Sphere  Interestingly  Pointed  Out 


Repetition  is  a  great  educator.  The  great  in- 
fluence of  the  talking  machine  and  the  player- 
piano  in  deepening  a  liking  for  the  better  class 
of  music  is  just  due  to  the  ease  with  which 
those  who  cannot  play  themselves  are  able  to 
play  notable  selections  over  and  over  again. 
For  one  who  seizes  every  opportunity  to  hear 
a  great  pianist,  symphony  orchestra,  band, 
chorus,  organist,  violinist  or  'cellist,  there  will 
spring  up  a  deep  appreciation  for  the  classics 
that  will  continue  to  mature  as  repetition  makes 
it  possible.  As  the  editor  of  the  music  page 
of  the  Edmonton,  Alta.,  Journal  remarks:  Peo- 
ple will  say  they  simply  cannot  stand  what 
they  call  classical  stuff,  but  by  way  of  excep- 
tion they  do  appreciate  such  pieces  as  Handel's 
Largo,  Dvorak's  Humoresque,  Paderewski's 
celebrated  Minuet  and  Beethoven's  Minuet  in  G. 
The  reason  why  they  consider  these  as  notable 
exceptions  may  be  given  in  one  word — repeti- 
tion. They  have  heard  them  often  and  the  full 
message  of  the  composition  has  taken  hold  of 
them.  Had  the  same  persons  heard  other  com- 
positions as  often  they  would  enlarge  the  list 
of  classical  selections  they  enjoy. 


Nothing  is  gained  by  exaggerating  the  short- 
comings or  the  faults  of  any  nation.  Let  us 
endeavor  to  be  just  to  all  men,  even  though  they 
be  our  enemies  in  the  present  conflict. 


SOME  KICK  COMING  TO  YOU 


When  you're  out  of  a  Victor  record  and  the 
customer  says  "Oh !  I  surely  thought  you  would 
have  it,"  it's  a  good  strong  kick  against  the 
ordering  system. 

Your  kick  is  the  loss  of  profit.  Remember 
that 

Pearsall  Service  has 
the  Victor  Record  range 

and  will  co-operate  with  you  to  the  limit.  Don't 
delay  in  sending  orders  for  the  holiday  season 
slows  deliveries  after  the  goods  are  out  of 
our  hands. 

SILAS  E.  PEARSALL  CO. 

18  West  46th  Street  New  York 
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Domestic 

TALKING  MACHINES 


\Y/E  HAVE  been  through  it  all — con- 
W  sidered  everything  —  weighed  this 
merit  and  that  achievement  and  decided 
that  the  new  Domestic  Talking  Machine  is 
the  best  of  all  the  moderate-priced  instru- 
ments on  the  market. 

The  tone  of  the  Domestic  is  the  ultimate 
achievement  in  phonographic  recording 
and  we  support  the  claim  that  the  Domestic 
is  the  standard  for  musical  tone. 

We  want  live  dealers  to  see  the  complete 
Domestic  line.  Write  for  information  today. 


Domestic  Blue  Records 


AN  INNOVATION  in  recording.  That's 
what  the  Domestic  Blue  Record  is. 
Quality  is  the  big  idea  behind  Domestic 
Blue  Records.  Only  the  best  talent  is  used 
for  these  remarkable  records  and  quantity 
is  secondary  to  the  perfect  reproduction  of 
the  finest  vertical  records  made. 

Complete  lists  ready.  Write  today  for 
catalogues. 

We,  as  wholesalers  and  factory  distributors, 
invite  correspondence  from  progressive 
dealers  to  investigate  the  Domestic  line  of 
Talking  Machines  and  Records. 


Carson  Pirie  Scott  &  Co. 


Adams  and  Franklin  Streets 


CHICAGO,  ILL. 
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Columbia  Products  are  right. 
Columbia  Profit  is  right. 
Columbia  Advertising  is  right. 
Columbia  Selling  Plan  is  right. 

FOUR  REASONS  why  YOU  should  be  a  Columbia 
dealer. 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


REACHING  TALKING  MACHINE  BUYERS  OF  FOREIGN  BIRTH 

Dealers  Will  Be  Interested  in  Effective  Campaign  Carried  on  by  Grinnell  Bros,  to  Reach  the 
Large  Buying  Element  of  Foreign  Birth  in  Detroit  and  Vicinity — Newspapers  Used 


Talking  machine  dealers  who  are  located  in 
cities  having  a  large  foreign  element  in  their 
population  have  long  ago  come  to  realize  the 
profitable  possibilities  offered  to  those  who  fea- 
ture foreign  records  strongly  and  consistently. 
It  has  been  found  that  nothing  so  stimulates 


V      •:♦>      .  ;«vieo:«-  >:«<>;♦>: 


Victrola  Komplet  $29 

na  bardzo  latwe  splaty 

REKORDY: 


50 


VICTROLA  VI. 

Victrola  VI,  $25  styl,  pi^kny  in- 
strument debowy,  o  kole  12  ca- 
towym  t  podw6jnej  motorowej 
spre^ynie,  dosyc  dlugo  po  pusz- 
czeniu  motoru  w  ruch  idqcej, 
Wszystkie  wainiejsze  cz?sci  o- 
nyklowane. 

Model  ten  znany  jest  z  tego, 
ie  posiada  bardzo  piQkny  ujmu- 
jacy  ton,  jaki  przewyzsza  wszy- 
stkie inne  dvozsze  Victrole. 


Szesc  podwojne  rekordy  (12  do 
wyboru)  po  75c.  do  kompletu  siq 
dotijcza(  lecz  niezaleznie  od  te- 
go, po  tej  samej  cenie  mozna 
dtfwolnie  sobie  wybrac  inne  z 
tysiacznych  naszych  zapasow 
Postarajcie  sie?  o  bezplatny  ka- 
taJog  Victora,  Polskich  Rekor- 
dow! 


Znajdzcie  miejsce  w  domu  na  ten  maly  komplecik, 
jakim  zadziwiajaco  rozweselicie  swoj  dom  przecidna  mu- 
zyka,  pebia  najprzyjemniejszych  tonow,  jakie  kiedykol- 
wiek  slyszeliscie. 

Ostatnie  JPolskie  Rekordy 

"Ach  Te  OczyT'  (T  G.  Balucinski)  (Tenor  with  Orchestra)    "I  t 
Matysek  (Folk  Song)  (Tenor  with  Orchestra)  B.  S.  Rybowiakj6T19l 
Mazur  Swir,  Swir,  Swir,  za  kominkicm  (Orchestra)  ■> 
Orkiestra  WloSciariska  Karola  NamysfowskiegoJ 
Poloriez  Jubileuszowy  (Orchestra)  V 

Orfeiestra  Wtosciariska,  Karola  NamyslowskiegoJ  67529 
Hymn  Polski  (Szczerbiec)  (Baritone  with  Orch.)  T.  WronskiV 
Maraz  Sokolow  (Czerwinski)  (Barit.  with  Orch.)  T.  Wronflki)67531 
Dziewcze  Teraz  Czas  —  Wale  humorystyczny  (C.  M.  Ziehrer)  J 
(Baritone  with  Orchestra  .Tadeusz  Wronsski  { 

Szynkareczko  (Hulanka)  (Chopin.  Op.  74)    (Baritone  withf 

Orch.)  Tadeusz  Wronskij67532 

O  Gwiazdeczko  cos  Btyszczala  —  melodya  ludowa  —  , 

(Baritone  with  Orchestra)  Tadeusz  WronaklV 

Na  Wschod  Patrzac  Swym  Zwyczajem,  melodya  naro4owa  | 

iki^7i 


(Baritone  with  Orchestra) 


Tadeusz  Wronski  ^67533 


Grinnell  Bros 

CLOWN E  SKIADY:  243  .  247  WOODWARD  AVE. 
DETROICKA  FIL1A:  57  ■  69  MONROE  AVE. 


Publicity  in  Polish  Paper 

the  sale  of  talking  machines  and  records  in  for- 
eign sections  as-  the  fact  that  foreigners  can 
secure  records  of  their  native  music  offered  in 
their  native  language.  Such  records  provide 
a  most  welcome  connecting  link  between  the 
land  of  their  birth  and  the  land  of  their  adop- 
tion, and  the  foreign  record  lists  issued  by  the 
various  companies  are  of  sufficient  size  and  com- 
prehensiveness to  make  the  business  well  worth 
going  after  and  pushing. 

The  various  manufacturers  give  particular  at- 
tention to  the  production  of  their  catalogs  and 
lists  of  foreign  records,  and  they  are  so  ar- 
ranged, frequently  with  parallel  text  in  Eng- 
lish, that  even  the  talking  machine  dealer  who 
is  not  acquainted  with  the  foreign  tongue  can 


handle  the  foreign  record  business  intelligently 
and  successfully. 

The  foreign  record  business,  just  as  ordinary 
record  business,  requires  advertising  to  make  it 
most  successful,  and  the  advertisement  to  be 
really  effective  should  be  placed  in  foreign  lan- 
guage newspapers  where  it  will  be  read  by  those 
most  interested.  Where  the  dealer's  powers  as  a 
linguist,  or  translater,  are  limited,  the  foreign 
language  newspapers  will  be  glad  to  take  the 
advertising  copy  in  English  and  translate  it 
for  use  in  their  columns. 

How  effectively  foreign  records  may  be  ad- 
vertised in  the  various  languages  is  indicated  by 
the  experience  of  Grinnell  Bros.,  Detroit,  who 
have  gone  after  the  record  business  of  the 
large  foreign  population  in  that  city  with  great 


WECTb  H3  CAMblX  nOCJIfcflHHX 

PyCCKHX  IljiaCTMHOK 

Cpe.au  HauiKx  sraoro- 

WHCJieHHblX  njiaCTHHOK 

bu  6e3ycioBHO  HaHACTe 
TaKie  KOTopue  BaM  noH- 
paBATct?.  Ohh  AByxcro- 
[iohhih  h  ctoht  no  75c. 

Mu  c  yaOBOJibCTBieM  6yAeM  HrpaTb  mxjliu  Bac.  Ha- 
ujh  cjiywauiie  roBopnT  no  pyccKH.  KaTaJior  Ha  pyccKOM 
H3biKt  BbiuxneM  no  nonyieHiH  aapeca. 

riowa^tfl  Tbi  MeHa,  Bajic  "JepHeuKaro  OpK.  3oho<Poh" 

PycKifi  Mapul  ,  „   OpKecrp  CefiAJiepa 

PoMaHc  fleMOHra   BepHapao  O.ibwjHCKiii 

Koaoahhkh   „   BepHapAO  OjibuiaHCKiii 

Bo  caay  JIH  BO  TopOA-B    B.  MeJIbHHKOB  H  M.  flMHTpifi 

KaMapHHCKan  B.  MejibHHKOB  h  M.  flMHTpiii 

y  KieBi  Ha  puHKy,  mfoman  ntcHb,  JIhcchko.  VKpaHH- 

CKifl  xop  n.  A.  UJepeMeTHHCKaro 

On  y  Jiy3i  Taft  me  npn  6epe3i,  HapoAHan  ntcHb.  VKpaHH- 

CKifl  xop  ....  R  A.  UJepeMeTHHCKaro,  (co.io  M.  LUBeu) 

Ha  wejit3HOH  Aoport,  kom.  cu.  Hhpob  h  AHrapoB 

Apy3bH  XX  Bt>Ka.  (Kynjiei-bi)  C.  CoKOJibCKift  c  opK. 

Maw  HaBapHji.  ,Hy  huto  we"!  Mhcto  pyenaa  ntcHH,  Hen. 

aBTop  KynjieTHci  H.  n.  Hhkh(Jjopob  non  aK.  6a^a^afiKH. 
BapbiHti.  OneHb  nonyJinpHaa  nicHn  c  KymieTaMH  H  npn- 

GayTKaMH.  Henopaw.  Hen         >KyKOBOii  H  CMHpHOBa 

BUKTO      <£sy  - 
POJ1A  VI 

3ia  BHKTopoaa  VI 
oco6eHHO  yAo6Ha  Ann 
jitTa.  Bu  ^ereo  Mowe 
Te    nepeABHraTb  9Ty 

BHKTOpOJiy     c  MtCTa 

Ha  MtcTO.  Bm  BcerAa* 
h  BesAt  MO>KeTe  nony 

MHTb,yAOBOrtbCT&ie. 

BHKTopojia  BcerAa  BOcnpoH3BOAHT  npeA  BaMH  Haii- 
nymiin  My3biKaJibHbia  npoH3BeAeHin.  3aranHHTe  k  Haw  b 
siaraaHH  h  mu  noKaxeM  BaM  HHcrpyMeHT  h  o6t>schhm 
KaK  ^erKO  AOCTaTb  ero  Ha  BbinAaT. 

MMwM'MwmsL 

rjIABHUR  MArA3HH:  243-247  Woodward  Ave. 
OTAtJIEHlE  57-59  Monroe  Ave. 


Advertisement  in  Russian  Paper 
vigor  in  a  truly  practical  way.     Grinnell  Bros, 
make  excellent  use  of  the  foreign  language  news- 
papers and  several  interesting  samples  of  their 


effective  advertising  are  reproduced  herewith. 

Special  attention  is  given  to  the  preparation 
of  the  copy,  and  it  has  resulted  in  developing 
much  business  among  the  foreigners,  many  thou- 
sands of  whom  are  employed  in  the  automobile 
factories  and  in  other  industrial  plants  in  and 

— Mil  ,l«Bt— i— *w 

1 3n  ben  ^ecorbs  f iir 

■  btefen  TXionat 
■ 

I  3  u  I  i  n  Cult)  fins': 
„  „II)c  C[&  Mefrnin"  —  In  rnofiftfi. 

■  SHOCK  M  I  b  o  fmflt: 

■  „2o»e  Sottn"  —  in  tngtifdj. 
B  'IR  i  f  d)  a  15  I  m  a  ii,  SJloIinifl,  W'U: 
|      •    „£im»It  Gonftffion". 

■  Jtiti  Srtieler,  i8ii>ru>ifl. 
1  „9nflrt  iDiujic  (rorn  Siojomunte". 

P  Glnrcntc  SBfiitfllill  f>nat: 
1  „3lmcri(a". 

3Rnrtineni,  burner,  OfaOi-fJiird  tfCnca   unb  rrl»egor*a 
t  finl  onktrt  toritStrObmtl  Vdnftltc,  »tl*t  blclcn  3H»nal  In 

m  hn  Sirlur  IRecorb  Ciflc  bcrtrfrtn  flnb. 


BrinnellBras 

Selniltt  3»'l«.  »' '59  SJIoKtm  fat. 
ranpldnarnfr. 

247  SHoobloart  a&f. 


■        ©te  detpflidjtcn  (id)  nidit  Jinn  SMufrn.  h?enn  Sic  bteje  3tetotb3  b.6t<n 
B   ttlcpbon.i'iinOuiifltn  (etjtrttj  3000)  ttcOTipl  (tlcbigt. 

1 

_       $15  t>'\6 

a  $400. 
g  iieicflte 
g  Slbjofllnnn. 

Advertisement  in  German  Newspaper 

about  Detroit.  The  type  'of  advertising  used 
by  Grinnell  Bros,  should  serve  as  inspiration  to 
other  dealers  who  desire  to  take  proper  care  of 
the  foreign  record  demand. 


COMBINED  PIANO  AND  GRAPHOPHONE 

Patent  Granted  on  Device  Enabling  Piano  to 
Be  Used  as  an  Accompaniment  to  "Talker" 


Washington,  D.  C.,-  November  8. — A  combined 
piano  and  graphophone  is  the  invention  of  Jacob 
J.  Froess,  Erie,  Pa.,  the  object  of  which  is  to 
so  combine  a  piano  and  graphophone  that  the 
piano  may  be  used  to  accompany  vocal  selec- 
tions or  the  like  on  the  graphophone,  as  a  mat- 
ter of  entertainment,  and  also  as  a  matter  of 
instruction  for  those  who  desire  to  practice  an 
accompaniment  to  the  vocal  or  instrumental 
music  produced  by  the  mechanism  of  the  talking 
machine. 

A  further  object  of  the  invention  is  to  provide 
mechanism  for  winding  the  graphophone  motor 
shaft  from  the  central  pedal  of  the  piano. 

A  still  further  object  of  the  invention  is  to 
arrange  mechanism  within  the  piano  case  for 
connecting  the  forte  pedal  of  the  piano  with 
the  graphophone  damper,  so  that  the  full  tones 
of  the  graphophone  may  be  heard  when  the 
forte  pedal  is  depressed  by  the  performer. 


THE  TRUE  SPIRIT  OF  SERVICE 

Self-made  means  self-help — and  self-help 
means,  first  of  all,  the  true  spirit  of  service  and 
helpfulness  to  others.  The  world  is  a  great 
storehouse  from  which  we  can  take  out  no  more 
than  we  put  in.  We  get  in  returns  in  propor- 
tion to  what  we  give  in  service.  It  is  the  uni- 
versal law  of  life. 
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LYRAPHONE  CO. 

of  AMERICA 

MANUFACTURERS  OF 

LYRIC  RECORDS 


NOW  DELIVERING  ORDERS  FOR  10" 
AND  12"   DOUBLE-FACED  RECORDS 


STANDARD  AMERICAN 
CATALOGUE 


a 


ho 


RECORDS  IN  THE  FOLLOWING 
FOREIGN  LANGUAGES 


NEAPOLITAN 

ITALIAN 

FRENCH 

POLISH 

RUSSIAN 

RUTHENIAN 

LITHUANIAN 

GERMAN 

SCHWABISH 


HUNGARIAN 
JEWISH 
HEBREW 
BOHEMIAN 
SLOVAK 
CROATIAN 
SERVIAN 
ROUMANIAN 
ETC.,  ETC. 


Address  All  Communications 
GENERAL  OFFICES 
12-14  WEST  37th  STREET 
NEW  YORK,  N.  Y. 


FACTORY 

BROOKLYN,  N.  Y. 
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DOEHLER  DIE -CASTINGS 


SHEER  MERIT  has  attained 
for  Doehler  Die-Castings  their 
prominence  as  LEADERS 
in  their  class  in  the  talking 
machine  and  kindred  trades  as  it  has 
throughout  the  various  branches  of 
the  metal  working  industries.  The 
consistent  use  of  Doehler  Die -Cast 
tone-arms  and  sound  boxes  by  the 
leading  manufacturers  and  supply 
houses  in  the  trade  is  the  direct  result 
of  the  undisputed  quality  of  our  prod- 
ucts and  the  efficient  service  our  ex- 
tensive resources  make  possible. 


BROOKLYN.  N.Y. 

NEWARK. N.J.       TOLEDO.  OHIO. 


CHICAGO 
4414  No.  Campbell  Ave. 


SALES  OFFICES 
DETROIT  ROCHESTER 
914  Ford  Building  159  St.  Paul  Street 


BOSTON 
723  Oliver  Building 


THREE  NOTED  WINDOW  DISPLAYS 

Made  by  Milwaukee  Talking  Machine  Men 
During  International  Window  Display  Week 
— Second  Prize  Goes  to  G.  H.  Eichholz  Co. 


Milwaukee,  Wis.,  November  7. — Three  Vic- 
trola  window   displays   of  exceptional  beauty 


Twelfth  street,  ranked  first  among  the  music 
windows,  and  was  given  second  rank  among 
all  displays  made  in  Milwaukee,  the  winner  of 
first  prize  being  a  Grand  avenue  shoe  store. 
The  windows  of  the  Kesselman-O'Driscoll  Co.. 
the  Victor  Palace,  258  West  Water  street,  and 
Harry  W.  Krienitz,  326  Grove  street,  were  se- 
lected for  honorable  mention. 

The  three  windows  are  illustrated  herewith 
and  doubtless  will  be  found  of  such  merit  as  to 
furnish  dealers  in  other  communities  with  ideas 
for  dressing  display  space.  The  Eichholz  and 
Kesselman-O'Driscoll  displays  were  particularly 


Eichholz  Co.'s  Window,  Winner  Second  Prize 

were  entered  in  the  contest  conducted  recently 
by  the  Milwaukee  Journal,  the  largest  news- 
paper in  this  city,  for  the  purposes  of  Inter- 
national Window  Display  Week.  The  display 
made    by    the    George    H.    Eichholz   Co.,  542 


INTERESTING  SONORA  BOOKLET 

Buffalo,  N.  Y.,  November  7.— John  G.  Schuler, 
of  394  Main  street,  well-known  piano  dealer 
who  handles  the  products  of  the  Sonora  Phono- 
graph Corp.  in  his  talking  machine  department, 
has  issued  a  very  interesting  booklet  which  in- 
troduces M.  L.  Cole,  manager  of  the  warerooms. 
This  booklet  refers  to  Mr.  Cole  as  the  "So- 
nora Man"  and  the  text  calls  attention  briefly 
to  some  of  the  many  distinctive  merits  of  the 
Sonora  phonograph.  The  booklet  is  unusual 
in  many  ways  ai.d  discusses  the  Sonora  line 
from  an  informal  viewpoint  with  the  suggestion 
that  music  lovers  visit  Mr.  Cole  and  listen  to 
their  favorite  selections  on  the  Sonora. 


SUBSCRIBE  $27^000  TO  LOAN 

The  employes  of  the  Doehler  Die  Casting  Co., 
Brooklyn,  N.  Y.,  whose  specialties  are  so  well 
known  in  the  talking  machine  trade,  subscribed 
to  the  extent  of  over  $27,000  to  the  second  Lib- 
erty Loan.  O.  A.  Schroeder,  treasurer  of  the 
company,  is  naturally  pleased  at  this  practical 
expression  of  faith  in  the  Government  mani- 
fested by  the  employes  in  this  company. 


H.  W.  Krienitz  Window  Also  Wins  Mention 

elaborate  and  required  a  considerable  invest- 
ment, while  that  of  Mr.  Krienitz  consisted  prin- 
cipally of  material  furnished  to  all  dealers  by 
the  Victor  Co.  in  the  regular  course  of  busi- 
ness. Each  is  distinctly  different  and  shows 
a  wide  range  of  ingenuity. 

The  Eichholz  Co.  received  a  beautiful  silver 
cup  as  second  prize  in  the  Journal's  contest,  and 
this  is  now  on  display  in  its  windows. 


A  manufacturing  concern  is  a  success,  a  per- 
manent success,  in  the  ratio  of  the  service  ren- 
dered— just  in  proportion  to  the  dependableness 
of  the  merchandise  made  and  sold. 


Kesselman-O'Driscoll   Co.'s  Window  Honored 


Don't  wait  for  some  one  else  to  give  you  a 
push.  Don't  be  an  echo  to  the  other  man's 
hurrah.  Don't  be  a  shadow  of  the  other  fel- 
low's  work.      Get  busy.      Begin.  Originate. 


UKULELES 

"Hanalei  Royal  Hawaiian" 


and 


it 


Kumalae  Gold  Medal 


7  7 


Strictly  hand  made  of  thoroughly  seasoned  native  Hawaiian  Koa, 
superior  to  any  other  wood  in  tone  quality. 

Fxclusive  agencies  granted  for  Hanalei  Ukuleles — write  for  terms. 
Illustrated  circulars  and  wholesale  price  list  on  request. 

SHERMAN,  CLAY  &  CO. 

Sole  Distributers 
163  Kearny  Street  San  Francisco 


16 


THE    TALKING    MACHINE  WORLD 


How  Columbia  Exper 


"This  Columbia  Record  is  exactly  what  the  pubit 
that  experts  in  the  Columbia  Sales  Department  i|s 
put  in  a  Columbia  List? 

Columbia  experts  keep  their  fingers  on  every  s) 
Columbia  Records  are  overwhelmingly  populai 


8  Big  Record  Hits  in  this 
November  10th  Mid-Month  List 


Push  these  records,  and  put  life,  action,  and  profit  into  your 
record  department  from  November  10th  to  November  20th.  Dull 
business  can't  live  under  the  same  roof  with  them. 

Eight  great  records  —  each  plugging  for  more  business  for  you. 
Every  selection  will  make  its  own  hit  —  whether  it's  a  familiar 
favorite  of  old  days,  or  a  brand-new  one. 


A2382 

10-in. 
75c. 


A2383 
10-in. 
75c. 


A2375 
10-in. 
75c. 


THE  OLD  GREY  MARE..  Adapted  to 
Allen  Sangree's  Poem  "Your  Old 
Uncle  Sam."  (Arranged  by  Panella.) 
Collins  and  Harlan. 

WHEN  WE  WIND  UP  THE  WATCH 
ON  THE  RHINE.  Peerless  Quar- 
tette. 


SO  LONG  MOTHER. 

tette. 


Columbia  Quar- 


IT'S  A  LONG  WAY  TO  BERLIN  BUT 
WE'LL  GET  THERE.  Arthur 
Fields. 

CHINA,  WE  OWE  A  LOT  TO  YOU. 

Watson  Sisters. 

IF  I  CAN'T  HAVE  YOU  ALL  OF 
THE  TIME  (Then  I  Don't  Want  You 
at  All).    Watson  Sisters. 


( POET  AND  PEASANT  OVERTURE. 
12  in  \  Part  Chicago  Symphony  Orchestra. 
$1.50  1  POET  AND  PEASANT  OVERTURE. 

[     Part  2.  Chicago  Symphony  Orchestra. 


A2367 

10-in.  <: 
75c. 


49151 

12-in. 
$3.00 
Single 
Disc 


A2370 
10-in. 
75c. 


A2368 

10-in. 
75c. 


STAR  SPANGLED  BANNER.  Charles 
Harrison  and  Columbia  Stellar  Quar- 
tette. 

BATTLE  HYMN  OF  THE  REPUB- 
LIC. Charles  Harrison  and  Columbia 
Stellar  Quartette. 


LAKME.    Bell  Song.    Maria  Barrientos. 


PORK  AND  BEANS.  (Fox-trot).  Earl 
Fuller's  Novelty  Orchestra. 

MR.    JAZZ     HIMSELF.  (Fox-trot). 

Prince's  Band. 


SMILES,  THEN  KISSES  (Hawaiian 
Guitars  and  Ukulele  Trio).  Louise, 
Ferera  and  Greenus. 

HAWAIIAN  ECHOES.  Hawaiian  Gui- 
tars and  Ukulele  Trio).  Louise,  Ferera 
and  Greenus. 


Columbia  Graph 

Woolworth  Bu 
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Pyramid  Your  Profits 

wants.  It  WILL  SELL  BIG."  Do  you  know 
t  say  this  of  every  Columbia  Record  before  it  is 


ing  impulse  of  the  public.  That's  why  so  many 
That's  why  Columbia  dealers  are  getting  rich. 


This  $215  Model  Will 
Be  a  Great  Seller  for  Christmas 


The  next  eight  weeks  will  estab- 
lish a  new  sales  record  for  the 
Columbia  Grafonola  200. 

Times  are  prosperous  and  more 
people  will  buy  higher  priced 
Golumbias  this  year  than  ever 
before.    Remember  that. 

Give  this  $215  model  just  as  prom- 
inent a  display  as  possible  and 
make  a  drive  on  it. 

At  the   price  it   stands  head- 
and- shoulders  above  any  other 
instrument  on   the   market  in 
tone -quality;   beauty  of  design 
aristocratic  appearance  and  in  all 
around  phonograph  satisfaction 


Feature  this  Columbia  model  dur- 
ing the  Holiday  season  and  you 
will  be  surprised  at  the  number 
of  sales  you  will  make. 


phone  Company 

ng,  New  York 
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SOME  HINTS  ON  DEMONSTRATION 

Suggestions  That  Should  Prove  of  Interest  to 
the  Dealer  Set  Forth  in  "The  Peptimist" 


"To  help  my  dealers  sell."  Keep  those  words 
ever  in  mind.  The  more  you  do  for  your  dealer, 
the  more  he  will  do  for  you.  Here  are  a  few 
ideas  on  "the  demonstration."  Give  them  to 
your  dealers  by  written  word  or  word  of  mouth. 

One  idea  to  remember.  You  may  see  many 
personal  weaknesses  in  certain  dealers.  It  is 
often  hard  to  approach  these  personal  matters. 
It  isn't  necessary  to  come  out  with  them  baldly. 
Write  a  short  letter  giving  the  criticism  you 
have  in  a  general  way,  and  state  in  your  letter, 
"Here  are  a  few  ideas  we  have  found  successful 
in  our  store;  they  may  help  your  men  as  they 
have  helped  us."  This  is  impersonal  enough  and 
you  have  given  the  information  without  giv- 
ing offense. 

But  to  get  to  our  present  ideas: 

Use  a  pleasant  voice. 

This  is  not  petty  advice.  People  who  come 
to  buy  music  generally  are  people  with  an  ear. 
More  than  simply  an  auditory  organ — an  ear 
for  pleasant  sound.  The  voice  of  a  huckster  or 
hot-dog  barker  is  incongruous  in  selling  music. 
Practice  a  well-modulated,  firm  voice,  and  last 
but  most  important,  remember:  "The  voice  with 
a  smile  wins." 

Make  as  few  motions  as  possible. 

This  also  may  be  a  new  thought,  but  it  is  an 
important  one.  You  should  always  give  the 
idea  that  the  Grafonola  is  easy  and  pleasant  to 
operate.  Don't  stand  in  front  of  the  machine  in 
demonstrating.  Don't  get  into  the  machine  as 
if  you  were  having  trouble  with  the  spark  plug. 
The  prospect  should  feel  in  the  case  of  the 
Grafonola  "the  little  finger  does  it."  Start  and 
stop  the  machine  with  as  little  motion  as  pos- 
sible. Be  graceful  in  placing  the  record  upon 
the  turntable,  being  careful  not  to  go  jabbing 
for  the  center  of  the  record  as  if  you  were  play- 
ing a  game  and  won  a  cigar  every  time  you  made 
a  hit.  Don't  start  to  put  on  a  record  and  then 
change  your  mind  every  other  time.     It  creates 


the  impression  that  your  first  choice  was  a  poor 
one.  Make  up  your  mind  what  you  are  going 
to  do  and  do  it.  There  should  be  as  much 
smooth  running  in  a  Grafonola  demonstration 
as  an  automobile  test. 

The  above  are  simply  a  couple  of  "surface" 
thoughts  which  many  of  your  dealers  may  have 
overlooked.     Give  them  the  tip. 


ISSUE  ATTRACTIVE  CATALOG 

A  Most  Artistic  Production  Featuring  the  Phon 
d' Amour  Issued  by  the  Fritzsch  Phonograph 
Co. — Constructive  Features  Described 


APPOINTED  INSTRUCTOR  OF  SINGING 

Columbia  dealers  were  considerably  interested 
in  the  recent  announcement  that  Capt.  Vernon 
Stiles,   famous   tenor  and   exclusive  Columbia 


Captain  Vernon  Stiles 

artist,  had  been  appointed  official  instructor  of 
singing  at  Camp  Devens,  Ayer,  Mass.  Capt. 
Stiles  is  enthusiastic  regarding  his  work  at  Camp 
Devens,  and  is  taking  the  keenest  pleasure  in 
"doing  his  bit"  for  Uncle  Sam. 


The  Fritzsch  Phonograph  Co.,  of  Cincinnati, 
O.,  has  just  issued  a  very  attractive  catalog, 
featuring  the  Phon  d'Amour,  a  high-class  pho- 
nograph which  it  manufactures  in  its  entirety  in 
its  plant  at  Cincinnati.  This  catalog  reflects 
the  quality  of  the  company's  product,  as  typo- 
graphically it  is  artistic  in  every  detail.  The 
first  two  pages  call  attention  briefly  to  the 
fundamental  principles  of  the  Phon.  d'Amour, 
presenting  a  photograph  of  Bernhard  Fritzsch, 
inventor  of  this  phonograph,  who  was  a  piano 
maker  when  he  was  a  boy  and  who  has  also 
achieved  considerable  renown  as  a  violin  maker. 
Mr.  Fritszch  is  president  of  the  company  and 
personally  supervises  the  production  of  every 
machine. 

In  the  section  devoted  to  the  technical  fea- 
tures of  the  instrument  particular  attention  is 
called  to  the  reproducer,  diaphragm  and  sound 
amplifier,  all  of  which  contain  certain  features 
patented  by  Mr.  Fritszch. 

The  Phon  d'Amour  line  comprises  eight 
models  retailing  from  $110  to  $450,  all  of  which 
are  displayed  to  excellent  advantage  in  this  new 
catalog.  The  last  page  of  the  book  presents 
several  interesting  letters  which  Mr.  Fritszch 
has  received  from  well-known  musicians  who 
commend  the  Phon  d'Amour  in  the  highest 
terms  of  praise. 


Extend  the  same  uniform  courtesy  and  atten- 
tion to  a  "looker"  -and  "shopper"  as  you  would 
the  customer  in  hand!  The  prospect  of  to-day 
is  the  customer  of  to-morrow — it's  up  to  you 
to   see  that  he  or  she  becomes  a  customer! 


WAX  FOR  TALKING  MACHINE  DISCS 

Consul  General  George  A.  Chamberlain,  of 
Mexico  City,  reports  renewed  interest  in  Mex- 
ico in  methods  for  the  extraction  of  wax  from 
the  candelilla  plant.  The  candelilla  grows 
abundantly  throughout  the  northern  part  of  the 
republic  and  the  wax  that  is  obtained  from  it 
is  frequently  used  in  the  preparation  of  vari- 
ous kinds  of  leather  greases  and  lubricants  and 
in  the  manufacture  of  discs  for  talking  machines. 


Build  the  Quality  In 


The  Talking  Machine  Industry  will  suffer  greatly  if  quality  isn't  guarded.  A  machine  that  will  not 
stay  sold  not  only  hurts  the  whole  industry,  but  it  comes  back  on  the  manufacturer  with  crushing  effect. 
One  of  the  best  safeguards  is  to  install  the 

Dayton  Trio  of  Quality 


Dayton  Motors,  3  Styles 


Dayton  Tone  Arms,  5  Styles 


Dayton  Sound  Boxes, 
2  Splendid  Reproducers 


They  are  made  in  "The  City  of  Precision"  by  skilled 
workmen  trained  in  factories  where  exactness  is  the  first 
aim,  and  where  absolute  reliability  is  never  lost  sight  of. 

Noiseless,  smooth-running  motors;  perfect  universal 
tone  arms,  playing  any  record ;  exact  sound  boxes  that  en- 
rich the  reproduction — these  are  Dayton  specialties. 


You  cannot  build  up  a  business  on  poor  goods — and 
you  cannot  ignore  the  wonderful  business  getting  possi- 
bilities of  the  Dayton  line. 

Let  us  tell  you  why  they  are  best  for  you  and  best 
for  your  customers. 

Write  us  to-day. 


THE  THOMAS  MANUFACTURING  CO. 


322  BOLT  STREET 


DAYTON,  OHIO 
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Timeliness  in  Publicity  a  Big  Factor  in  Achiev- 
ing   SuCCeSS    in    Retail    Field  By  Frank  P.  Parsons 


Timeliness  is  a  most  important  factor  in  the  dis- 
play and  sale  of  any  product,  and  particularly  so 
of  talking  machines  and  records,  for  in  that 
line  there  are  almost  endless  opportunities  for 
featuring  records  to  fit  in  with  any  public  or 
semi-public  occasion. 

The  various  talking  machine  companies  in 
their  own  advertising  and  in  the  suggestions  of- 
fered to  dealers  keep  pretty  close  track  of  the 
national  holidays,  such  as  Thanksgiving,  Christ- 
mas, Washington's  Birthday,  Fourth  of  July, 
etc.,  and  it  is  therefore  easy  for  the  dealer  to 
adapt  that  publicity  to  his  local  needs.  The 
live  retailer,  however,  will  find  that  there  are 
many  chances  for  active  exploitation  of  certain 
records  limited  to  his  own  locality. 

As  the  various  military  units  march  off  to 
camp  the  occasion  is  frequently  made  a  semi- 
holiday,  and  some  appropriate  cards  and  records 
in  the  dealer's  window  should  not  only  prove 
pleasing  to   the   departing  soldiers   and  their 


friends,  but  should  call  their  attention  to  pop- 
ular patriotic  records  that  are  most  timely. 
Then  there  are  local  concerts  and  entertain- 
ments, harvest  festivals,  and  a  hundred  and  one 
affairs  that  can  be  adapted  to  his  own  purposes 
by  the  dealer;  although  there  are  no  special 
records  that  exactly  fit  the  occasion,  there  is 
always  a  window  that  can  be  arranged  in  a  man- 
ner to  attract  by  reason  of  its  very  timeliness. 

In  his  circular  matter,  too,  the  retailer  will 
find  that  it  will  pay  to  include  some  apt  com- 
ments on  current  and  coming  local  events  and 
to  emphasize  the  fact  that  the  talking  machine 
and  records  should  occupy  a  decidedly  welcome 
place  at  that  particular  time. 

It  is  all  a  case  of  getting  out  of  the  rut,  by 
doing  things  a  little  differently,  and  bring- 
ing selling  arguments  to  the  attention  of  the 
public  in  connection  with  events  in  which  they 
are  already  interested.  A  talking  machine 
dealer  may  make  a  living,  but  he  certainly  will 


never  make  money  by  following  the  line  of  least 
resistance. 

He  should  keep  his  name  and  the  products  he 
handles  constantly  before  his  public  in  a  man- 
ner that  will  attract  and  hold  their  attention. 
To  work  along  the  same  lines  followed  by  a 
half  dozen  or  more  other  dealers  may  get  some 
results,  but  real  business  will  /come  from  fol- 
lowing out  ideas  of  his  own  development.  A 
live  dealer,  however,  should  be  more  or  less 
interested  in  his  competitors  and  in  men  in  the 
same  line  in  other  sections  for  the  benefit  of 
the  knowledge  that  he  may  gain  through  such 
interest.  It  is  much  easier  to  adapt  to  one  lo- 
cality a  plan  tried  successfully  in  other  sections 
than  it  is  to  run  the  risk  of  experimenting  and 
failing  with  a  brand  new  idea.  Watching  how 
dealers-  in  other  sections  handle  their  publicity 
in  connection  with  special  events  should  give 
the  average  dealer  a  working  basis  on  which 
he  can  improve  at  will. 


SUCCESSFUL  BRIDGEPORT  HOUSE 


West  End  Grafonola  Co.  Have  Built  Up  an  Ex- 
cellent Business  in  Thriving  Connecticut  City 


When  the  Columbia  dealers  in  local  territory 
visited  Bridgeport,  Conn.,  recently  for  a  tour 


Store  of  West  End  Grafonola  Co. 

of  the  Columbia  factories  in  that  city,  their  at- 
tention was  also  called  to  one  of  the  most  suc- 
cessful retail  establishments  in  its  section  of  the 
city.  This  was  the  store  of  the  West  End 
Grafonola  Co.,  which  handles  Columbia  prod- 


View  of  Display  Room 

ucts  exclusively  and  which  in  a  comparatively 
short  time  has  built  up  a  profitable  demand  for 
Columbia  Grafonolas  and  Columbia  records. 

A.  Koszeghy,  owner  of  the  West  End  Grafo- 
nola Co.,  is  a  thoroughly  competent  talking  ma- 
chine man  who  is  enthusiastic  regarding  Co- 
lumbia products  and  who  believes  that  an  at- 
tractive establishment  contributes  materially  to 
the  success  of  any  retail  business.  He  has  there- 
fore paid  particular  attention  to  the  furnishings 
and  decorations  in  his  store,  and  the  accom- 
panying illustration  will  give  some  idea  of  the 
convenience  and  up-to-dateness  of  the  West  End 
Grafonola  Co.'s  showroom. 

Many  Columbia  dealers  throughout  the.  coun- 
try have  utilized  the  famous  Columbia  trade- 
mark   in    various    publicity    ideas    and  Mr. 


Koszeghy  hit  upon  the  happy  plan  of  featur- 
ing the  Columbia  trade-mark  on  his  awning. 
How  well  he  succeeded  is  illustrated  herewith. 


DARWIN  AND  THE  TALKER 


Judging  From  a  Letter  to  Franklin  Written  by 
Dr.  Erasmus  Darwin  in  1771  Some  One  Was 
Then  Discussing  a  "Speaking  Machine" 


That  some  one  was  puzzling  over  the  idea 
of  making  a  phonograph  as  early  as  1772  is 
proved  by  an  extract  from  a  hitherto  unpub- 
lished letter  by  Dr.  Erasmus  Darwin  (grand- 
father of  Charles  Darwin)  to  Benjamin  Frank- 
lin, quoted  by  Dr.  L.  Hussakof  in  Science.  "I 
have  heard,"  wrote  Dr.  Darwin,  "of  somebody 
that  attempted  to  make  a  speaking  machine. 
Pray,  was  there  any  truth  in  any  such  reports?" 

And  Dr.  L.  L.  Woodruff,  of  Yale  University, 
quotes  the  following  interesting  paragraph  from 
a  note  in  the  "Temple  of  Nature,"  published  by 
Erasmus  Darwin  in  1802: 

"I  have  treated  with  greater  confidence  on 
the  formation  of  articulate  sounds,  as  I  many 
years  ago  gave  considerable  attention  to  this 
subject  for  the  purpose  of  improving  shorthand; 


at  that  time  I  contrived  a  wooden  mouth  with 
lips  of  soft  leather,  and  with  a  valve  over  the 
back  part  of  it  for  nostrils,  both  of  which 
could  be  quickly  opened  or  closed  by  the  pres- 
sure of  the  fingers,  the  vocality  was  given  by 
a  silk  ribbon  about  an  inch  long  and  a  quarter 
of  an  inch  wide  stretched  between  two  bits  of 
smooth  wood  a  little  hollowed,  so  that  when  a 
gentle  current  of  air  from  bellows  was  blown 
on  the  edge  of  the  ribbon  it  gave  an  agreeable 
tone,  as  it  vibrated  between  the  wooden  sides, 
much  like  a  human  voice.  This  head  pro- 
nounced the  p,  b,  m  and  the  vowel  a  with  so 
great  nicety  as  to  deceive  all  who  heard  it  un- 
seen, when  it  pronounced  mamma,  papa,  map 
and  pam;  and  had  a  most  plaintive  tone  when 
the  lips  were  gradually  closed." 


J.  B.  OGDEN  INCORPORATES  BUSINESS 

Lynchburg,  Va.,  November  5. — J.  B.  Ogden,  the 
well-known  talking  machine  dealer  of  this  city, 
has  incorporated  his  business  with  a  capital 
stock  of  $50,000,  under  the  title  of  J.  B.  Ogden, 
Inc.  The  officers  of  the  company  are:  Presi- 
dent, W.  R.  Winfree;  vice-president,  J.  B.  Og- 
den, and  secretary-treasurer,  T.  D.  Allen,  Jr. 


Lamsimg 


Khaki 
Moving  Covers 

Protect  from  Rain  and  Dust 

and  will  enable  you  to  deliver  your 
phonographs  free   of  blemishes  of 

No.  3  Carrying  Strap  Shown  in  Cut,  $1.00 

These  covers  are  made  of  Government  Khaki,  interlined  with  heavy  felt  or 
cotton,  fleece-lined,  quilted  and  properly  manufactured.  Perfect  protection 
in  all  weather. 

Use  the  Lansing  Khaki  Moving  Cover  and 
GRADE  B     ^        * w  w    your  delivery  troubles  will    be  over. 

Write  for  booklet 


GRADE  A 

Carrying  Straps  Extra 


$g.00 

$J^O  E>  H>  LANSING 


611  Washington  St.  BOSTON 


SLIP  COVERS 


lor  the  Wareroom  and  the  Home.  Now  is  the  time 
they  will  be  wanted.  Write  lor  Samples  and  Prices. 
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As  a  Christmas  present  de  luxe,  Ready-File  will 
appeal  to  every  Victrola  owner. 

holiday  business 


Victrolas  X  and  XI  with  READY-FILE, 
lem  on  your  floor  and  in  your  show  win- 
with  a  card  reading 


Her  Present — 

READY-FILE 

For  Her  Victrola — 
$6  a  Set 


mm 

mm 

life 


mm 


'NO  RECORD  PILE  WITH  READY-FILE 


READY-FILE  will  sell  itself— if  you  will  give  it 
proper  display. 

Be  the  first  dealer  in  your  city  to  try  this — get  the 
cream!  Write  your  favorite  distributor  today — he'll 
supply  you  with  READY-FILE.  It  is  so  easy  to  sell, 
it  is  amazing  that  dealers  do  not  take  this  extra  profit. 
Ready-File  costs  you  $4.00. 

READY-FILE  protects  records.  It  is  the  last  word 
in  beauty,  simplicity  and  convenience.  It  will  boost 
your  sale  of  Victrolas. 

If  you  delay  ordering  for  the  Holiday  trade  you'll  be 
disappointed  ! 


This  plan  will  not  only  speed  up  your  sales  but 
will  make  constant  customers  for  NEW  records. 

MAIL  THIS  TODAY 


READY-FILE  CO. 

Indianapolis,  Ind. 

Please  send  me  by  (Express — Freight), 

 Set  READY-FILE  for  Victor  X 

 Set  READY- FILE  for  Victor  XI 


Name  

Street  address. 
City  


-State- 


Favorite  Distributor. 


mm® 
fill 


mm 


READY-FILE  CO.,  Inc. 

INDIANAPOLIS,  |IND.,  U.  S.  A. 
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Ready 


Needle  Pointer 
It  Shaves! 


The  greatest  improvement  in  talking  machine 
needle  cutters  since  the  introduction  of  fibre  needles 


w0M 

was 


£/,  mm 


mm 

MM 


Fibre  needles  will  last  twice  as  long  when  pointed 
with  the  Ready  Needle  Pointer.  The  most  pointings 
any  other  cutter  will  give  are  eight.  The  Ready 
Pointer  will  give  sixteen  perfect  pointings. 

The  reason:  The  Ready  Needle  Pointer  has  a  CIR- 
CULAR knife  (patent  pending)  which  cuts  a  shaving 
as  thin  as  the  film  of  a  bubble.  The  knife  is  made 
of  special  tool  steel  and  stays  sharp  without  attention 
— it  is  self-sharpening. 

Using  the  Ready  Needle  Pointer  is  as  simple  as  using 
a  pair  of  scissors.  Just  slip  the  needle  in  the  little 
groove,  as  far  as  it  will  go — a  slight  squeeze  of  the 


hand  and  a  perfect  reproducing  point  is  made  in  a 
second.    Simple,  sure,  swift.    Any  child  can  use  it. 

No  set  screws  to  change,  no  gauges  to  set.  Nothing 
to  get  out  of  order.  Strong,  durable.  Handsomely 
nickeled  and  guaranteed.  Each  pointer  enclosed  in  a 
neat  box.    It  retails  for  $1.50.     Send  for  sample. 

Dealers — The  Ready  Needle  Pointer  will  be  sold 
exclusively  through  Victor  Distributors.    If  you  want 
the  best  selling  sundry  you  ever 
sold,  order  the  Ready  Needle 
Pointer  TODAY. 


tip! 


DEALERS— MAIL  THIS  NOW 


READY-FILE  CO. 

Indianapolis,  Ind. 

Please  send  me  a  sample  Ready  Needle  Pointer.  I  enclose  75  cents  for  same. 
NAME  :  


STREET, 
CITY  


.  STATE. 


FAVORITE  DISTRIBUTOR. 


READY-FILE  CO.,  Inc. 

INDIANAPOLIS, -IND. ,  U.  S.  A. 
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EDISON  DEALERS  MEET  IN  ATLANTA 

Second  Annual  Convention  of  Edison  Repre- 
sentatives in  That  Section  of  the  Country 
Proves  Decidedly  Successful — Permanent  As- 
sociation With  H.  N.  Purdy  as  President 


Atlanta,  Ga.,  November  3.— The  second  an- 
nual convention  of  the  Edison  dealers  in  the 
Atlanta  zone  was  held  in  this  city  last  month 
and  brought  together  about  100  enthusiastic 
delegates,  optimistic  regarding  the  future  and 
ready  to  plan  ways  and  means  for  increasing 
their  business. 

The  first  day  was  devoted  to  getting  ac- 
quainted, hand  shaking,  securing  badges,  tickets 
for  the  tone  tests  afternoon  and  evening,  tickets 
for  the  Voice  of  the  Violin,  seats  for  the  auto- 
mobile drives,  places  for  the  luncheons,  and 
the  banquet.  A  part  of  one  day  was  devoted 
to  mechanical  instructions  by  E.  E.  Bedford,  an 
instructor  from  the  Edison  factory. 

On  the  second  day  the  dealers  assembled  in 
the  recital  hall  of  the  retail  store  of  Phono- 
graphs, Inc.,  and  an  address  of  welcome  was 
made  by  the  president  of  Phonographs,  Inc. 
W.  L.  F.  Rosenblatt,  who  introduced  the  Hon. 
G.  Candier,  Mayor  of  Atlanta.  The  Mayor  gave 
the  boys  a  hearty  welcome  to  the  city.  Then 
Harrison  Jones,  vice-president  of  Phonographs, 
Inc.,  gave  a  short  talk  on  the  importance  of  buy- 
ing Liberty  Bonds  to  help  win  the  war.  There 
were  a  number  of  talks  on  various  topics,  and 
exchanges  of  business  experiences.  A  short, 
but  interesting  talk  was  made  by  Sales  Man- 
ager W.  B.  Word. 

Wm.  Maxwell,  vice-president  and  general 
manager  of  the  musical  phonograph  division  of 
Thos.  A.  Edison,  Inc.,  arrived  on  the  second 
day,  and  was  taken  to  the  Piedmont  Hotel, 
where  the  first  luncheon  was  being  served.  In 
his  introduction  of  Mr.  Maxwell,  Mr.  Rosenblatt 
referred  to  him  as  the  "Big  Chief,"  and  all 
standing  gave  him  a  hearty  welcome.  From 
that  time  on  Mr.  Maxwell  had  charge  of  the 
convention. 


The  first  tone  test  was  by  Mme.  Marie  Rap- 
pold,  Guido  Ciccolini  and  Elias  Breeskin,  at  the 
Atlanta  theatre.  The  house  was  filled  to  over- 
flowing* and  the  audience  was  very  apprecia- 
tive. After  this  tone  test  the  dealers  again 
assembled  in  the  recital  hall  of  Phonographs, 
Inc.,  and  Mr.  Maxwell  opened  the  question  box 
and  gave  a  very  interesting  talk  on  various 
phases  of  the  New  Edison  and  the  Diamond  Am- 
berola.  This  second  tone  test  by  Mme.  Marie 
Rappold  and  Mr.  Breeskin  was  given  at  the 
Atlanta  Auditorium  before  a  large  audience. 

The  banquet  was  given'  at  the  Capital  City 
Club,  Mr.  Maxwell  presiding.  This  was  a  very 
enjoyable  affair  and  all  the  visiting  dealers  and 
their  friends  were  present. 

"Mr.  Guy  Wise,  Esq."  (Mr.  Maxwell's  sales 
playlet)  was  a  success  as  presented  under  the 
direction  of  Mrs.  Earl  Sherwood  Jackson. 
After  this  play  a  brief  business  session  was 
held  before  going  to  luncheon  at  the  Winecoff 
Hotel.  In  the  meantime  the  ladies  were  en- 
joying the  automobile  drives. 

During  the  course  of  the  convention  a  per- 
manent association  was  formed  by  the  dealers 
to  be  known  as  the  Southeastern  Edison  Deal- 
ers' Association,  and  designed  to  boom  Edison 
business  in  that  section  of  the  country.  The 
officers  elected  for  the  first  year  were  Harry 
N.  Purdy,  of  the  Edison  Disc  Shop,  Atlanta, 
president;  W.  R.  Wilson,  of  the  Wilson  Jewelry 
Co.,  Douglass,  Ga.,  vice-president,  and  Walter 
Drennen,  of  the  Drennen  Piano  Co.,  Orlando, 
Fla.,  secretary  and  treasurer.  A  representative 
from  each  State  in  The  Phonographs,  Inc:,  zone 
was  appointed  on  the  executive  committee. 


EXHIBIT  AT  SPRINGFIELD  FAIR 


Products    of    Pathe    Freres    Phonograph  Co. 
Shown  Under  the  Direction  of  H.  J.  Flentye 


Springfield,  III.,  November  7. — At  the  recent 
State  Fair  held  in  this  city,  one  of  the  most 
attractive  booths  was  the  exhibit  conducted  by 


A  CALIFORNIA  WONDER 


Display  of  Pathe  Phonographs  at  Fair 

the  W.  W.  Kimball  Co.,  the  well-known  piano 
house  which  displayed  the  products  of  the 
Pathe  Freres  Phonograph  Co.,  Brooklyn,  N.  Y. 
This  display  was  installed  under  the  direction 
of  H.  J.  Flentye,  district  supervisor  for  the 
W.  W.  Kimball  Co.,  who  has  had  considerable 
experience  in  the  maintenance  of  successful  ex- 
hibits at  State  fairs.  The  exhibit  at  the  State 
Fair  produced  a  number  of  sales  and  a  splendid 
list  of  live  prospects. 


The  talking  machine  at  the  Greenwater  drug 
store  is  a  source  of  much  entertainment  to  the 
public.  It  is  a  musical  concert  nightly.  It  is 
a  harmonic  of  sounds  and  strains  typical  of  the 
sweet  toned1  to  that  of  the  rippling  laughter  or 
all  the  inflections  of  elocution. — From  the  Green- 
water  Times. 


Inventing  isn't  a  profession  but  an  inclination 
Efficiency  is  just  common  sense  under  a  fancy 
alias.  There  are  a  few  professions  which  re- 
quire exact  training  along  specific  lines,  but  the 
whopping  opportunities  of  every  generation  are 
within  reach  of  all  the  hard-thinking  and  fore- 
sighted  folk. 


Who  Is  Victor? 


He's  the  man  that  put  the  Pathe 
Phonograph  on  the  Map  of 
Buffalo.  If  you  want  a  Pathe 
Agency  in  or  near  Buffalo  see 
him  at  once —  NOW. 

A.  VICTOR  &  CO. 


MAIN  AND  GENESEE  STREETS 


BUFFALO,  N.  Y. 


Do  you  need  machines  or  records  ? 
We  have  the  goods  for  Immediate  Delivery. 


Supplement — The  Talking  Machine  World,  November  15,  1917 


Otto  Heineman  Phonograph  Supply  Co. 

INCORPORATED 

25  WEST  45th  STREET,  NEW  YORK 
FACTORIES,  ELYRIA,  O. — NEWARK,  N.  J.— PUTNAM,  CONN. 


CHICAGO 


ATLANTA 


SEATTLE 


CINCINNATI 


TORONTO 


Meisselbach  Motor  No.  18 

"The  Favorite  Vertical  Spring  Motor  for  High -Grade  Machines" 


(List  of  Paris  on  Reverse  Side) 


Meisselbach  Motor  No.  18 


SPECIFICATIONS 


Capacity — Plays  any  five  12-inch  or  eight  of  the  aver- 
age 10-inch  lateral  cut  records  entirely  through 
with  unvarying  regularity  of  speed. 

Frame  Construction — Close  grained  gray  iron  casting 
of  strong  and  rigid  design.  Readily  adaptable  to 
all  forms  of  cabinet  construction. 

Springs— Two  massive  springs  of  perfect  and  abso- 
lutely even  temper;  completely  enclosed  and  ope- 
rating in  lubricant;  interconnected  by  our  patented 
coupling. 

The  entire  spring  box  shaft  is  readily  detachable  by 
the  removal  of  one  screw  without  disturbing  the 
adjustment  of  any  other  part  of  the  motor. 


Transmission — Silent  gears  of  special  form  cut  by  the 
bobbing  method. 

Speed  Governor  Drive — Worm  gear  of  most  approved 
construction  with  highly  finished  alloy  steel  worm. 

Turntable  Spindle — Tapered  shaft  of  special  steel,  run- 
ning in  large  automatically  lubricated  bearings. 
Fitted  to  take  10-  or  12-inch  turntable. 

Speed  Regulator — Knurled  finger  knob  adjustment 
with  plain  or  graduated  dial  on  motor-board  of 
cabinet.    Most  convenient  and  accurate. 


President 


Meisselbach  Motor  No.  18 -Parts  List 


Parts  List  No.  18  Meisselbach  Motor 
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Cast  Iron  Motor  Frame  with  Lo- 
cating Pins  and  Lubricating 
Washer  Cup. 

Locating  Pin. 

Turntable  Shaft  Lubricating 
Washer. 

Turntable       Shaft  Lubricating 

Washer  Cup. 
Spring  Box  Shaft  Bracket. 
Spring  Box  Shaft  Bracket  Screw. 
Spring  Box  Shaft  Bracket  Screw 

Washer. 

Spring  Box  Shaft  Bracket  Screw 

Nut. 
Winding  Shaft. 
Winding  Shaft  Washer. 
Winding  Pinion. 
Winding  Pawl. 
Winding  Pawl  Spring. 
Winding  Pawl  Spacing  Washer. 
Winding  Pawl  Pin. 
Winding  Pawl  Paper  Washer. 
Winding  Pawl  Steel  Washer. 
Winding  Shaft,  Assembled. 
Bevel  Gear  and  Shaft. 
Bevel  Gear  Paper  Washer. 
Bevel  Gear  Shaft  Spur  Pinion. 
Bevel  Gear  Shaft  Spur  Pinion  Pin. 
Intermediate  Shaft,  Complete. 
Speed  Regulator  Lever. 
Speed   Regulator   Lever  Shoulder 

Screw. 

Speed  Regulator  Lever  Spring. 
Speed  Regulator  Lever  Arm,  6% 
in.  long. 
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H 

23 

Speed   Regulator  Lever  Arm,  7% 

IS 

K 

5 

in.  long. 

Speed  Regulator  Lever  Arm  Screw. 
Governor  Slide  Bearing-. 

16 

H 

30 

18 

K 

9 

16 

H 

2 

18 

K 

S 

16 

H 

31 

Governor  Slide  Bearing  Screw. 

IS 

K 

20 

16 

H 

39 

Governor     Slide     Bearing  Screw 

16 

K 

18 

Washer. 

16 

K 

21 

16 

H 

29 

Governor  Bearing  Cylinder. 

18 

K 

16 

II 

34 

Governor    Bearing    Cylinder  Set 

16 

N 

1 

Screw. 

16 

N 

9 

9 

H 

40 

Motor  Suspension   Screw,   1%  in. 
long. 

16 

N 

10 

18 

H 

41 

Motor  Suspension  Screw,  1%  in. 

16 

N 

3 

long. 

16 

N 

8 

6 

J 

4 

Motor     Suspension     Screw  Steel 

16 

N 

7 

Washer. 

6 

N 

6 

6 

J 

16 

Motor     Suspension     Screw  Pelt 

16 

N 

Washer. 

16 

E 

5 

16 

H 

17 

Bottom  Plate  Suspension  Screw. 

16 

E 

6 

IS 

.T 

1 

Bottom  Plate. 

16 

E 

16 

9 

J 

11 

Turntable  Shaft  End  Plate. 

16 

E 

11 

6 

J 

12 

Turntable  Shaft  End  Plate  Screw. 

16 

E 

8 

6 

J 

13 

Turntable  Shaft  End  Plate  Fibre 

16 

E 

7 

Disk. 

10 

A 

3 

18 

J 

Bottom  Plate,  Assemb'ed. 
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M 

1 

18 

K 

1 

Spring  Box  Shaft  with  Winding 

Gear  and  Ratchet. 

162 

M 

4 

IS 

K 

15 

Winding  Side  Sleeve  with  Spring 

16 

E 

1 

Hook. 

16 

E 

13 

16 

K 

2 

Winding  Side  Sleeve  Set  Screw. 

16 

E 

15 

18 

K 

19 

Main  Gear  and  Sleeve  with  Spring 

16 

E 

4 

18 

K 

11 

Hook. 
Spring  Hook. 

16 
16 

E 

10 

14 

18 

K 

7 

Main  Gear  Sleeve  Bushing. 

E 

18 

K 

10 

Main  Spring. 

16 

E 

2 

18 

K 

4 

Winding    Side    Spring    Cup  with 

16 

E 

16 

Hook  Pin  Plate. 

10 

N 

22 

Driving    Side    Spring    Cup  with 

Hook  Pin  Plate. 
Spring  Cup  Spacing  Disk. 
Spring  Cup  Screw. 
Spring  Cup  Hook  Pin. 
Spring  Cup  Hook  Pin  Plate. 
Spring  Cup  Hook  Pin  Plate  Rivet. 
Spring  Box  Shaft,  Assembled. 
Governor  Worm  Shaft. 
Governor  Worm  Shaft  Collar. 
Governor     Worm     Shaft  Collar 

Screw. 

Governor  Disk  with  Bushing. 
Governor  Spring  with  Weight. 
Governor  Spring  Screw. 
Governor  Spring  Washer. 
Governor,  Assembled. 
Brake  Lever  with  Finger  Knob. 
Brake  Lever  Finger  Knob. 
Brake  Lever  Screw. 
Brake  Lever  Washer. 
Brake  Lever  Sector  Top  Plate. 
Brake  Lever  Sector  Bottom  Plate. 
Brake  Lever  Sector  Screw. 
Turntable  Shaft  with  Worm  Gear 

and  Spur  Pinion. 
Turntable  Shaft  Collar. 
Brake  Shaft. 
Brake  Shaft  Collar. 
Brake  Shaft  Pin. 
Brake  Shaft  Spring. 
Brake  Shaft  Steel  Washer. 
Brake  Shaft  Paper  Washer. 
Brake  Shoe. 
Brake  Shoe  Screw. 
Turntable  Shaft  Collar  Set  Screw. 
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NEW  EDUCATIONAL  BUREAU  ESTABLISHED  IN  ST.  LOUIS 

Famous  &  Barr  Co.  Featuring  New  Department,  Under  Direction  of  Mrs.  A.  C.  Tillman,  in  a  Big 
Way — Elaborate  Series  of  Demonstrations  Is  Getting  Results 

"The  most  of  the 


and  is  in  charge  of  the  floor  work,  leaving  Mr. 
Ditzell  more  time  for  advertising  and  promo- 
tion propaganda. 


St.  Louis,  Mo.,  November  5. — Manager  John 
F.  Ditzell,  of  the  Victrola  department  of  the 
Famous  &  Barr  Drygoods  Co.,  has  been  doing 
some  unusual  advertising — both  in  display  space 
and  demonstration — in  connection  with  the 
opening  of  the  educational  bureau  of  his  de- 
partment. He  is  undertaking  this  promotion 
work  in  a  more  pretentious  manner  than  is 
usual  in  Western  stores.  Mrs.  A.  C.  Tillman, 
who  is  familiar  with  school  work,  is  in  charge 
of  the  promotion,  and  Miss  Margaret  Streator, 
of  the  Victor  laboratory  force,  was  here  to  see 
the  beginning  of  the  work. 

During  week-days  Mrs.  Tillman  spends  her 
time  with  the  children  in  the  schools,  illustrat- 
ing to  what  use  the  Victrola  records  can  be 
put  and  giving  the  teachers  much  appreciated 
helps  in  this  specialized  work. 

On  Saturdays  the  work  is  continued  at  the 
store,  the  use  of  certain  space  and  a  portable 
stage  in  the  tearooms  being  accorded  to  the 
Victrola  department.  The  first  demonstration 
was  a  notable  one  in  local  talking  machine  cir- 
cles. Mrs.  Tillman  selected  eight  girls  from 
eight  to  ten  years  of  age,  all  from  families  high- 
ly connected  socially,  and  trained  them  in  folk 
dancing  with  the  aid  of  the  Victor  records. 
They  had  no  other  training,  as  was  carefully 
explained  when  they  were  put  on  the  stage  be- 
fore a  very  select  audience  of  more  than  200 
persons.  The  advertising  and  all  connected 
with  the  demonstration  had  been  arranged  with 
a  dignity  that  bid  for  quality  rather  than  num- 
bers in  the  audience. 

The  result  was  entirely  satisfactory,  includ- 
ing trie  immediate  promotion  of  record  sales. 
Other  Saturday  demonstrations  will  be  mostly 
along  the  line  of  story  telling  to  children  to  the 
accompaniment  of  the  Victor  child  songs.  These 
will  be  continued  indefinitely. 

"This  work  I  regard  chiefly  as  an  effort  to 
get  people  to  familiarize  themselves  with  the 


catalog,"  said  Mr.  Ditzell. 
Victrola  owners,  as  well  as  other  talking  ma- 
chine owners,  look  at  their  catalogs  solely  with 
a  view  of  entertainment.  They  look  through 
the  primary  catalogs  for  their  first  selections, 
then  they  are  apt  to  depend  upon  the  monthly 
lists  for  added  records.  We  are  trying  to  get 
a  sufficient  number  to  read  the  catalog  with  a 
view  of  more  than  entertainment — to  put  a 
leaven  in  the  entire  corps  of  machine  owners. 

"While  we  were  advertising  for  this  first  dem- 
onstration a  man  who  has  owned  a  Victrola  for 
three  years  came  in  to  inquire  about  the  edu- 
cational records  and  he  bought  some  of  them. 
He  remarked:  'I  often  have  listened  to  our 
machine  and  wondered  why  it  was  not  of  more 
use  than  merely  grinding  out  music  in  the  way 
we  used  it.  It  never  occurred  to  me  to  inquire 
or  to  look  the  matter  up.  I  thoroughly  enjoyed 
the  entertainment  and  let  it  go  at  that.  Now 
that  we  have  been  led  to  see  what  its  other 
uses  are,  we  certainly  will  enjoy  it  more,  for  in 
this  we  have  both  entertainment  and  instruc- 
tion." 

This  was  one  of  the  features  Mr.  Ditzell  had 
planned  last  summer  when  he  enlarged  his  de- 
partment to  eighteen  demonstration  rooms. 
This  work  was  delayed  until  well  into  the  fall 
and  naturally  delayed  somewhat  his  promotion 
plans,  including  the  educational  bureau.  Then 
the  workmen  left  and  he  started  to  work.  But 
on  the  first  Saturday  after  all  eighteen  rooms 
had  been  put  to  work,  they  had  people  waiting 
in  the  main  aisle  or  listening  to  demonstra- 
tions being  made  there  because  there  was  not 
room  in  the  booths.  There  is  no  hope  of  fur- 
ther enlargement  of  the  department  until  after 
the  holidays  and  the  staff  is  wondering  just 
what  will  happen  when  the  holiday  trade  gets 
started. 

F.  F.  Stevenson,  recently  of  the  Victor  fac- 
tory, has  been  appointed  assistant  to  Mr.  Ditzell 


SMUGGLED  RUBBER  IN  PHONOGRAPH 


Importer  and  Associates  Convicted  of  Putting 
Music  Producer  to  Illegal  Use 


A  case  before  the  United  States  District  Court 
recently  brought  out  the  fact  that  talking  ma- 
chines can  play  other  parts  in  war  beyond  sim- 
ply furnishing  music.  Jos.  Newman,  a  wealthy 
importer  and  exporter,  his  brother,  Oscar  New- 
man, and  two  associates  were  convicted  of  try- 
ing to  violate  American  neutrality  before  the 
declaration  of  war  by  smuggling  rubber  to 
Sweden.  It  was  brought  out  in  the  evidence 
that  the  steward  on  one  of  the  ships  had  ar- 
ranged to  hide  the  rubber  in  secret  compart- 
ments built  into  a  phonograph. 


JOINS  BOLWAY  &  SON  SALES  FORCE 


Frank  E.  Bolway  &  Son,  Inc.,  Edison  jobbers 
in  New  York  State,  have  secured  the  services  of 
C.  L.  Eddy  to  represent  them  in  the  western 
part  of  their  territory.  Mr.  Eddy  formerly  was 
with  the  Bradstreet  Co.,  and  will  be  well  fitted, 
not  only  to  co-operate  with  dealers  in  a  selling- 
way,  but  also  in  a  financial  way.  This  is  the 
third  new  salesman  to  be  employed  by  these 
jobbers-  this  year,  and  argues  well  for  a  suc- 
cessful fall  and  winter  business. 


POINTING  OUT  THE  DEFECTS 


A  certain  dealer  wants  his  employes  to  tell 
him  when  there's  anything  wrong  with  the  busi- 
ness. "The  right  things,"  said  he,  "will  take 
care  of  themselves."  You're  afraid  you'll  be 
called  a  kicker  if  you  find  fault  too  often.  But 
pointing  out  defects  isn't  fault-finding.  Stand- 
ing still  and  letting  wrong  right  itself  is  stupid. 


If  the  advertising  isn't  as  interesting  as  the 
reading  matter  it's  the  advertiser's  fault. 


The  Oldest  Victor  Distributers  in  the  Southwest 


Kansas  City,  Mo. 

^  Limited  shipments  on  Victrolas  account  of  factory  shortage. 
^  Full   stock   of  Records  on   all   numbers  obtainable. 
Specially  complete  lines  ready  for  instant  shipment  on 

READY  FILES  TUNGS-TONE  NEEDLES 

RECORD  CABINETS  RECORD  ALBUMS 

Prompt  service  at  all  times 
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The  Trade  In  Boston  And  New  England 

JOHN  H.  WILSON,  MANAGER,  324  WASHINGTON  STREET,  BOSTON,  MASS. 


Boston,  Mass.,  November  5. — October  has  been 
an  interesting  month  in  the  talking  machine 
business,  and  there  have  been  a  number  of 
things  to  enlist  the  attention  of  the  trade.  First 
and  foremost  was  the  Liberty  Loan  campaign, 
which  was  eminently  successful,  and  the  pho- 
nograph dealers  were  quick  in  their  response  to 
the  country's  call  for'  subscriptions.  Among 
those  which  made  a  good  showing  in  the  pur- 
chase of  loans  were  the  Eastern  Talking  Ma- 
chine Co.,  the  Columbia  Graphophone  Co.;  the 
Grafonola  Co.  of  New  England,  the  Pardee,  El- 
lenberger  Co.,  the  C.  C.  Harvey  Co.,  the  Oliver 
Ditson  Co.,  the  M.  Steinert  &  Sons  Co.,  and 
others.  Everybody  took  hold  of  the  proposi- 
tion with  a  right  good  will,  and  the  sum  total 
of  the  trade  doubtless  made  a  most  creditable 
showing  judging  from  what  one  hears  from  the 
places  individually. 

Business  generally  throughout  the  Boston 
trade  is  very  good  and  there  are  reports  from 
some  places  of  unusual  business,  all  things  taken 
into  consideration.  The  fall  demand  for  goods 
has  been  large,  and  by  the  time  the  holidays 
arrive  trade  will  be  in  a  fair  way  to  show  up 
as  well  as  last  year  at  this  time.  The  Federal 
tax  which  has  just  gone  into  effect  will  not 
have  any  appreciable  effect  on  business,  it  is 
believed,  and  it  will  not  be  long  before  the 
public  will  be  so  used  to  certain  changed  condi- 
tions, due  to  the  tax,  that  the  new  situation  will 
be  quite  forgotten. 

Largest  Wholesale  Business  in  October 

Manager  Fred  Mann  says  of  the  Columbia 
business  that  the  month  of  October  was  an  un- 
usual one,  and  that  Boston  closed  the  largest 
wholesale  month  in  the  history  of  the  local 
branch.  So  large  was  the  call  for  goods,  in 
fact,  that  20  per  cent,  of  the  month's  business 
had  to  be  carried  over  to  the  November  account, 
because  it  was  not  possible  to  make  deliveries. 
One  of  the  latest  houses  to  sign  up  with  the  Co- 
lumbia is  the  W.  G.  Shaw  Furniture  Co.,  of 
Quincy.  The  Columbia  department  of  this 
house  has  been  placed  in  charge  of  Paul  G. 
Bouchard,  a  man  of  experience  in  the  phono- 
graph business,  and  already  he  is  making  a  good 
showing. 

Eastern  Co.  Make  Encouraging  Report 

Wholesale  Manager  William  Fitzgerald,  of 
the  Eastern  Talking  Machine  Co.,  makes,  a 
most  encouraging  report  of  the  business  condi- 
tions at  his  house,  and  he  says  that  the  indica- 
tions are  promising  for  a  brisk  holiday  trade. 


Letters  have  recently  been  received  from  Ed- 
ward Welch  and  Jerry  Spillane,  both  of  the 
Eastern's  staff,  who  went  away  in  the  spring 
for  the  European  war  front.  They  are  in  one 
of  the  hospital  units,  and  they  are  leading  a  sort 
of  Box  and  Cox  life,  one  working  during  the 
day  time  and  the  other  during  the  night.  They 
are  having  some  remarkable  experiences,  but 
wouldn't  mind  being  home  among  their  old 
friends. 

Jordan  Marsh  Co.  Handling  Sonora  Line 

New  England  Manager  Richard  Nelson,  of 
the  Sonora  Co.,  has  just  signed  up  with  the 
Jordan  Marsh  Co.,  whereby  this  large  depart- 
ment store  will  handle  the  Sonora  phonograph. 
The  goods  will  be  exhibited  with  the  Victor  line, 
and  Manager  Nelson  has  been  promised  a  fine 
window  display  of  the  Sonora  machines  in  a 
short  time.  Manager  Nelson  is  to  be  congrat- 
ulated on  getcing  this  line  into  so  large  and  im- 
portant an  establishment. 

In  Charge  at  Hallet  &  Davis 

For  the  present  the  talking  machine  depart- 
ment of  the  Hallet  &  Davis  Co.,  wherein  the 
Pathe-Solophone  is  featured,  will  be  in  charge 
of  K.  Morandi. 

Makes  an  Address  on  "Retail  Selling" 

F.  F.  Dawson,  special  field  representative  of 
the  general  sales  department  of  the  Columbia 
Co.,  is  in  Boston,  and  a  few  nights  ago  he  gave 
an  address  before  some  of  the  Columbia  deal- 
ers and  their  clerks  on  "Retail  Selling."  Two 
other  local  visitors  have  been  Homer  Reid 
and  H.  H.  Gilroy,  Columbia  auditors,  who  made 
a  comprehensive  inspection  of  the  local  whole- 
sale quarters  and  its  methods  of  doing  business. 
Manager  Mann  was  congratulated  for  having 
surrounded  himself  with  so  competent  a  staff, 
each  member  of  which  is  thoroughly  familiar 
with  his  own  department  of  work. 

Roy  F.  Ott,  for  several  years  a  Columbia 
dealer  at  Huntsville,  Ala.,  is  now  associated 
with  Manager  Mann's  wholesale  Columbia  quar- 
ters, and  he  is  traveling  in  a  part  of  the  Massa- 
chusetts and  New  Hampshire  territory.  Mr. 
Ott  made  a  big  success  of  his  Southern  store. 
"Emerson  Week"  in  Boston 

The  week  of  October  22  was  "Emerson  Week" 
in  Boston,  and  the  Emerson  Phonograph  Co., 
through  its  enterprising  New  England  manager, 
Oscar  W.  Ray,  saw  to  it  that  there  was  a  lib- 
eral and  artistic  display  of  records  at  many 
places  throughout  the  city.  One  that  especial- 
ly attracted  widespread  attention  was  in  one  of 


the  windows  of  the  Boston  Herald  office  in 
Tremont  street.  Here  the  passer-by  saw  a 
wide  variety  of  artistic  display  cards  which 
featured  the  records  of  this  company. 

Burglarizes  Music  Store 

The  music  store  of  Jones  &  Fluster,  at  206 
Center  street,  Roxbury,  was  broken  into  the 
middle  of  October,  and  talking  machines  and 
records  were  taken  away.  Subsequently  a 
fourteen-year-old  youth  was  arrested  charged 
with  this  and  other  thefts  and  at  his  room  were 
found  many  such  articles  which  presumably  were 
taken  from  this  store. 

Featuring  the  Victor  Line 

Victor  outfits  are  to  be  featured  at  the  store 
of  the  Newton  Music  Shop,  which  has  just  been 
opened  in  Newton,  a  few  miles  out  of  Boston. 
This  new  store  is  to  be  conducted  by  William 
Walsh,  E.  R.  Jones  and  Clifford  Gifford,  all 
experienced  men  in  the  music  business. 

T.  Norman  Mason  Now  Floor  Manager 

T.  Norman  Mason,  who  has  been  identified 
with  the  Columbia  Graphophone  Co.  for  a  num- 
ber of  years,  and  who  went  with  the  house  when 
it  was  removed  from  174  Tremont  street  to 
Federal  street,  is  back  at  the  old  location.  Re- 
cently he  severed  his  connection  with  the  com- 
pany and  went  back  to  his  old  Tremont  street 
location,  now  known  as  the  Grafonola  Co.  of 
New  England,  of  which  Arthur  C.  Erisman  is 
the  head.  Mr.  Mason  is  now  floor  manager, 
and  as  such  is  sure  to  make  a  big  success,  as 
he  has  a  large  number  of  friends  throughout 
New  England,  where  he  formerly  traveled  for 
the  Columbia. 

Edison  Period  Models  Much  Admired 

The  warerooms  of  the  Pardee-Ellenberger 
Co.  in  Oliver  street  were  visited  by  hundreds 
of  people  during  the  recent  interesting  exhibit 
of  the  Edison  period  models.  The  large 
main  room  was  magnificently  decorated  with 
rich  hangings  in  keeping  with  the  wealth  rep- 
resented in  the  display.  Around  the  top  was  a 
frieze  of  white  drapings,  on  the  front  of  which 
at  intervals  were  laurel  wreaths.  In  the  cor- 
ners of  the  room  were  busts  of  leading  musical 
composers  and  the  lighting  effects  were  espe- 
cially arranged  so  as  to  get  in  the  best  possible 
effect.  The  $6,000  French  Gothic  model  very 
naturally  attracted  a  great  deal  of  attention. 
President  F.  H.  Silliman,  of  the  company,  spent 
a  busy  week  entertaining  visitors,  and  in  this 
he  was  assisted  by  Mr.  Pardee,  who  came  up 
from  New  Haven  purposely  to  take  part  in  this 


THOSE  New  England  Victor  Dealers  who  are  engrossed  in 
the  "better  business  than  ever"  movement  know,  or  will  find 
out  on  investigation,  that  the  quickest  way  to  secure  LARGE 
VICTOR  TURNOVERS  is  through  the  co-operation  offered  by 
Eastern  Victor  Service.  We  have  made  a  specialty  of  filling  orders 
promptly  and  efficiently  and  of  co-ordinating  these  filled  orders 
with  the  sales  promotion  suggestions  of  our  experts         : :         : : 


THE  EASTERN  TALKING  MACHINE  COMPANY 

177  TREMONT  STREET  BOSTON,  MASS. 
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THE  TRADE  IN  BOSTON  AND  NEW  ENGLAND— (Continued  from  page  24) 


ARCH  ST^  FBOSTON, 

Victor  Distributors 

Many  talking  machine  owners  are  forming  their 
record  buying  habits  now.  Be  sure  they  find  what 
they  want  when  they  come  to  your  store.  Keep 
your  VICTOR  record  stocks  complete. 

We  can  help  you  for  we  have 

The  Largest  and  Most 

Complete  Stock  of 
Records  in  New  England 


Write,  or  Telephone  Beach  1330 

M.  STEINERT  &  SONS  CO.,  35  Arch  St.,  BOSTON 


festive  week,  which  was  a  great  success  viewed 
from  any  point  of  view. 

Columbia  Dealers  Entertained  by  Evan  Davies 

When  Manager  Fred  E.  Mann,  of  the  Co- 
lumbia Co.,  learned  a  while  ago  that  Evan 
Davies,  one  of  the  Columbia  artists,  was  in 
Boston  he  came  in  immediate  touch  with  him 
and  asked  if  he  would  be  willing  to  give  an  en- 
tertainment for  the  benefit  of  the  Columbia 
dealers  in  Greater  Boston,  and  to  this  the  pop- 
ular entertainer  readily  consented.  There  was 
not  much  time  at  Mr.  Mann's  disposal  to  get 


his  audience  together,  so  the  telephone  was  used 
and  for  the  space  of  two  hours  the  Columbia 
dealers  were  reached  with  the  result  that 
that  evening  a  large  number  of  men  and  women 
gathered  at  the  Federal  street  quarters  of  the 
Columbia  store.  Mr.  Davies  was  in  his  best 
mood,  and  for  nearly  two  hours  he  kept  his 
audience  convulsed  and  delighted  with  his 
Scotch  and  negro  dialect  songs  and  recita- 
tions, proving  to  the  Boston  Columbia  dealers 
that  he  is  an  admirable  platform  entertainer 
and  a  veritable  second  Harry  Lauder.  The 


evening  was  a  memorable  one  in  the  history 
of  Manager's  Mann's  department. 

J.  J.  Denehan's  New, Post 

J.  J.  Denehan,  who  recently  came  up  to  Bos- 
ton from  New  Haven,  Conn.,  to  take  charge 
of  the  talking  machine  department  of  the  Hal- 
let  &  Davis  Co.,  has  accepted  a  position  with 
F.  C.  Henderson,  who  conducts  a  series  of  talk- 
ing machine  departments  in  some  of  the  lead- 
ing department  stores.  Mr.  Denehan  will  act 
as  traveling  representative. 

Takes  Charge  of  Baltimore  Columbia  Store 

William  S.  Parks,  who  has  been  assistant 
manager  of  the  local  offices  of  the  Columbia 
Co.  at  137  Federal  street,  has  been  appointed 
manager  of  the  Columbia's  Baltimore  store. 
When  he  left  Boston  early  in  October  he  car- 
ried away  with  him  a  substantial  remembrance 
from  his  friends,  a  beautiful  gold  watch,  which 
he  will  always  treasure. 

Will  Travel  Vermont  Territory 

E.  J.  Silliman  is  one  of  the  latest  additions 
to  the  staff  of  the  Columbia's  Boston  quarters. 
He  comes  from  Atlanta,  Ga.,  where  he  was  with 
the  Columbia,  and  will  travel  through  the  Ver- 
mont territory  for  Manager  Fred  E.  Mann. 

Frank  Mills,  the  credit  man  at  the  Grafonola 
Co.  of  New  England,  has  been  drafted,  and  he 
is  at  Camp  Devens,  Ayer,  where  he  is  a  clerk 
for  one  of  the  officers. 

Supplying  Camp  Devens  With  Music 

Arthur  Erisman,  manager  of  the  Grafonola 
Co.  of  New  England,  has  been  spending  con- 
siderable time  at  Camp  Devens,  Ayer,  these 
past  few  weeks,  where  he  is  very  popular  with 
the  soldiery.  Mr.  Erisman  is  interested  in 
seeing  that  the  boys  in  camp  have  proper  and 
sufficient  music,  and  through  his  instrumentality, 
and  often  working  in  conjunction  with  the  Y. 
M.  C.  A.,  he  has  been  able  to  place  a  number 
of  graphophones  in  this  large  camp.  It  is  a 
real  missionary  work  that"  Mr.  Erisman  is  do- 
ing. Lately  he  hit  upon  a  novel  scheme  and 
announced  that  he  would  be  glad  to  hear  from 
Columbia  patrons  who  had  discarded  records 
that  they  might  be  willing  to  contribute.  The 
need  of  records  that  might  not  involve  an  ac- 
tual financial  outlay  was  forced  home  upon  him 
when  he  saw  letters  from  the  boys  inquiring 
for  records  of  some  of  the  best-known  and  pop- 
ular music.  Mr.  Erisman's  suggestion  met  with 
a  hearty  response  and  now  there  is  scarcely  a 
day  that  his  office  at  174  Tremont  street  is  not 
receiving  packages  of  records  from  the  friends 
of  the  soldiers.  These  are  promptly  sent 
around  to  the  various  camps  located  in  Massa- 
(Continued  on  page  26) 


embody  needle  perfection. 
The  entire  history  of  the 
talking  machine  industry 
stands  pertinent  witness  to 
this  fact. 


W.  H.  BAGSHAW  CO. 

LOWELL  MASS 
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(Continued  from  page  25) 

chusetts,  and  Mr.  Erisman  is  in  receipt  of  many 
letters  in  appreciation  of  his  efforts  to  have  the 
boys  properly  entertained. 

Capt.  Vernon  Stiles  Popular  in  Camp 
Vernon  Stiles,  the  popular  star  of  comic  opera 
and  a  Columbia  artist,  is  at  Camp  Devens,  Ayer, 
where  he  is  the  idol  of  40,000  soldier  boys.  Cap- 
tain Stiles,  as  he  is  known,  wears  the  khaki, 
and  he  is  engaged  in  teaching  the  boys  to  sing 
as  they  march,  and  he  is  meeting  with  great 
success.  Captain  Stiles  is  a  man  who,  when  he 
makes  up  his  mind  to  do  anything,  can  be  de- 
pended on  to  carry  it  through  to  a  successful 
culmination,  and  he  is  especially  happy  in  his 
undertaking,  which  is  full  of  happy  possibilities. 
Captain  Stiles,  whose  picture  appears  elsewhere, 


is  ever  happy  when  rehearsing  the  boys  with 
vigor  and  enthusiasm. 

Occupying  New  Quarters 

The  Emerson  Phonograph  Co.'s  Boston  head- 
quarters has  made  a  change  of  location.  It 
moved  a  fortnight  ago  from  the  Dexter  Build- 
ing in  Washington  street  to  the  Little  Build- 
ing at  the  corner  of  Tremont  and  Boylston 
street,  where  it  now  has  a  suite  of  offices,  room 
653  and  654,  on  the  sixth  floor.  New  England 
Manager  Oscar  W.  Ray  has  a  fine  private  office, 
and  the  new  environment  and  appurtenances 
will  play  their  part  in  business  development. 

Arthur  Cushman,  sales  manager  of  the  Emer- 
son Phonograph  Co.,  was  a  Boston  visitor  a 
few  days  ago,  and  while  here  he  was  the  guest 
of  New  England  Manager  Ray.  Mr.  Cushman 
expressed  himself  as  well  pleased  with  the  prog- 
ress which  is  being  made  in  Mr.  Ray's  field. 


INFORMATION  ON  WAR  REVENUE  ACT 


Victor  Co.  Sends  Letter  to  Trade  Regarding 
the  Provisions  of  the  Measure  and  How  They 
Affect  the  Talking  Machine  Trade 


COLUMBIA  BOOSTER  IN  PORTLAND 

Portland,  Ore.,  November  4. — One  of  the  most 
aggressive  Columbia  dealers  in  this  section  is 
the  Mt.  Scott  Drug  Co.,  of  Lents,  a  suburb 
of  the  city  of  Portland.    This  firm  is  composed 


photograph  shows  a  shipment!  of  thirty-one 
Grafonolas  which  were  recently  delivered  to 
the  Mt.  Scott  Drug  Co.  and  a  similar  order  is 
now.  en  route  to  the  same  concern. 


NEW  VICTROLA  STYLE  INTRODUCED 

The  Victor  Talking  Machine  Co.  is  sending 
out  an  illustration  and  description  of  their 
new  Victrola  XI-A  which  contains  a  number  of 
special  features  which  are  interestingly  set  forth. 
With  the  announcement  of  this  new  design  the 
manufacture  of  Victrola  XI  is  discontinued  and 
it  will  be  omitted  from  all  future  catalogs. 
Dealers  are  advised  to  place  orders  for  the  new 
Victrola  XI-A  at  the  earliest  possible  date. 


Big  Columbia  Shipment  for  Mt.  Scott  Co. 

of  the  three  Gashler  Brothers,  who  handle  the 
Columbia  products  exclusively  in  their  talking 
machine  department.  The  members  of  the  firm 
are  aggressive  and  energetic,  and  leave  nothing 
undone  to  promote  the  sale  of  Columbia  Grafo- 
nolas and  Columbia  records.   The  accompanying 


ALTERATIONS  AT  CONWAY  STORE 

M.  P.  Conway,  music  dealer  of  Holyoke, 
Mass.,  is  making  extensive  alterations  in  his 
block  on  High  street,  that  city,  which  will 
more  than  double  the  floor  space.  Three  new 
booths  will  be  installed  for  the  use  of  the  Vic- 
trola department. 


Following  the  receipt  of  numerous  inquiries 
from  their  dealers  and  jobbers,  the  Victor  Talk- 
ing Machine  Co.  has  sent  a  letter  to  the  trade 
containing  the  following  information  regarding 
the  workings  of  the  new  War  Revenue  Act  as 
it  applies  to  talking  machines  and  records: 

1.  Exclusive  retailers  are  not  affected  in  any 
way. 

2.  Wholesalers  are  required  to  pay  a  tax  of 
\l/2  per  cent,  of  the  manufacturer's  selling  price 
on  talking  machines  and  records  which  they  had 
in  stock  on  October  4,  1917. 

Wholesalers  who  also  retail  must  pay  this  tax 
upon  their  entire  stocks. 

It  is  obvious  that  wholesalers  should  have 
prepared  and  kept  on  file  a  complete  inventory 
of  talking  machines  and  records  on  hand  Oc- 
tober 4,  1917. 

The  act  does  not  make  it  clear  just  when 
reports  on  stocks  or  payment  of  excise  taxes 
are  due  and  we,  therefore,  suggest  that  whole- 
salers apply  for  information  on  these  points  to 
the  internal  revenue  collectors  of  their  re- 
spective districts. 

3.  Shipments  by  the  Victor  Co.  on  or  after 
October  4,  1917,  are  subject  to  excise  tax  of 
3  per  cent,  and  such  goods  are  thereafter  not 
taxable  against  either  wholesalers  or  retailers. 
From  our  circular  letter  dated  October  20  you 
will  note  that  the  Victor  Co.  is  treating  this  tax 
as  an  item  in  the  cost  of  production. 

4.  Shipments  billed  to  you  by  this  company 
since  October  4  should  not  be  reckoned  as  stock 
on  hand  as  this  company  is  expected  to  pay 
those  taxes. 


Sending  "good  money  after  bad"  is  apt  to 
give  the  good  money  a  questionable  reputation. 


The  Columbia  Grafonola  Parlors,  Inc.,  Phila- 
delphia, Pa.,  have  been  chartered  with  a  capital 
stock  of  $100,000  by  Calver  Anderson,  Neil  K. 
Anderson  and  Chas.  I.  Anderson. 


LONG  CABINETS 


D  83 

In  all  finishes.  Specially  adapted 
for  use  with  Columbia  50.  Front 
posts  made  to  follow  lines  of  posts 
on  Columbia  75. 


FIRST  and  FOREMOST 

In  the  cabinet  field. 

Why?    Because  we've  specialized  in 

CONSTRUCTION 
FINISH  and 
ADAPTABILITY 

Our  supremacy  in  these  essentials 
warrants  your  handling  the  perfect 
line* 

That's  why  you  should  anticipate  your 
wants  NOW,  when  the  season* s  at 
its  height. 


D  79 

In  all  finishes.    Shown  with  top 

moulding  and  shelves. 
Specially   adapted    for  ute  with 
Victrola  IX. 


Prompt  deliveries  on  all  orders.    Write  for  Illustrated  Catalogue  of  complete  line 

THE  GEO.  A.  LONG  CABINET  COMPANY 

HANOVER,  PA. 
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Compare  the  Columbia  December  List  with  any  List. 
It  has  that  sure  selling-quality  that  makes  your  busi- 
ness prosperous.  Each  Columbia  Record  is  a  distinct 
bid  for  more  business— that's  why  we  always  wel- 
come comparison. 


Columbia  Graphophone  Co. 

Wool  worth  Building,  New  York 


"TALKER"  MEN  AS  HILL  CLIMBERS 

Herbert  Shoemaker  and  Party  From  Portland 
Have  Some  Real  Adventures  on  Climb  to 
Summit  of  Mount  Hood — Scenery  Impresses 


Portland,  Ore.,  October  31. — Herbert  Shoe- 
maker, formerly  with  the  Victor  Talking  Ma- 


here;  L.  S.  Lindsay,  of  the  Wiley  B.  Allen 
Co.  San  Francisco  store,  and  two  friends  out 
of  the  trade,  recently  had  some  interesting  and 
exciting  experiences  on  a  trip  to  the  top  of 
Mount  Hood.  The  trip  from  Portland  to  the 
foot  of  the  mountain  was  made  in  an  automobile, 
and  the  party  then  made  the  difficult  ascent  to 
the  mountain  top,  which  is  11,225  feet  above  sea 
level.  The  members  of  the  party  had  to  blacken 
up  like  minstrels  in  order  to  avoid  being  badly 
sunburned  by  the  glare  of  the  sun  on  the  snow, 
and  according  to  reports  had  some  wonderful 
experiences  on  the  trip.  They  returned  to 
Portland  full  of  enthusiasm  regarding  their  ad- 
ventures on  the  trip,  and  the  wonders  of  the 
scenery,  as  viewed  from  close  to  the  top  of  the 
world. 


S£|    SALESMEN  SHOULD  KNOW  THEIR  LINE 


Confidence  Backed  by  a  Knowledge  of  Actual 
Facts  a  Prime  Essential  to  Success 


Ready  for  the  Start 
Left  to  Right,  Messrs.  Shoemaker,  Roder  and 
Lindsay 

chine  Co.,  and  now  manager  of  the  wholesale 
department  of  Sherman,  Clay  &  Co.,  accom- 


Climbing  Over  the  Snow  Fields 

panied  by  James  L.  Loder,  manager  of  the  Vic- 
tor department  of  the  Wiley  B.  Allen  Co.'s  store 


Confidence  based  on  knowledge  is  the  one 
vital  factor  that  gets  more  orders  than  any 
other  quality  of  salesmanship,  and  it  is  certain 
that  the  safest,  the  sanest,  the  surest,  and  one 
might  say  the  rarest  selling  strategy  in  the 
world  is  to  know  one's  lines  so  thoroughly  that 
nothing  can  surprise,  confuse  or  shake  one. 

Other  forms  of  strategy  are  all  right  for  spe- 
cial occasions — emergencies;  but  the  strategy 
that  wins  in  selling,  day  after  day,  week  after 
week,  month  after  month,  is  knowing  one's  line 
so  well  and  being  so  cram-full  of  enthusiasm 
about  it  that  one  forgets  to  use  "selling  argu- 
ments" and  confines  oneself  to  giving  actual, 
definite  information,  with  the  assurance  and  en- 
thusiasm that  go  with  thorough  familiarity  with 
the  goods  one  is  selling. 

Surprising  as  it  may  seem,  according  to  the 
Saturday  Evening  Post,  there  is  not  so  much 
competition  in  this  form  of  strategy  as  you 
might  think.  Why,  only  the  other  day  the  pur- 
chasing agent  of  a  very  large  concern  was 


complainant  that  his  most  difficult  job  was  to 
get  salesmen  to  forget  selling  arguments  and 
get  down  to  actual  facts  about  their  lines. 

He  said  it  was  surprising  to  find  how  often 
they  were  unable  to  do  that;  in  fact,  how  often 
they  could  not  answer  some  perfectly  simple, 
natural  question  that  any  thoughtful  buyer 
would  want  to  have  answered  before  purchas- 
ing. 

"He  can  always  'find  out  from  the  factory' 
when  questioned;  but  why  doesn't  he  find  out 
before  he  starts  out  to  sell?"  demands  this  pur- 
chasing agent.  "I'm  trying  to  buy  if  he  will 
only  let  me.  But  no;  he  thinks  he  must  sell 
me!" 

Continuing,  he  went  on  to  say  that  every  big 
buyer  knew  the  whole  run  of  sales  talks  by 
heart;  that  they  had  little  or  no  influence  on 
him,  because  they  were  just  forms  that  any  ex- 
perienced buyer  could  finish  out  if  the  salesman 
should  stop  short  in  the  middle.  Whereas  he 
cheerfully  admitted  that  the  salesman  who  knew 
his  line  thoroughly  and  forgot  that  he  was  sell- 
ing was  listened  to  by  the  buyer;  and  that  such 
a  salesman  stood  a  mighty  good  chance  of  get- 
ting an  order  if  it  were  within  the  buyer's  power 
to  give  it  to  him. 

"Such  salesmen  are  refreshing,"  he  con- 
cluded. 

It  is  just  a  case  of  taking  one's  little  drum 
and  drumming  so  well  about  one's  line  that 
the  "drumee"  becomes  convinced  and  places 
his  order.  And,  when  you  get  right  down  to 
it,  that  is  what  selling  is  supposed  to  accom- 
plish. 


VICTOR  CO.  EXPANSION 


The  Victor  Talking  Machine  Co.  has  pur- 
chased the  property  of  the  Trinity  Baptist 
Church  on  Fifth  street,  near  Market,  Camden, 
N.  J.  It  is  understood  that  the  church  build- 
ing now  on  the  property  will  be  used  as  part 
of  the  Victor  recording  laboratory  for  making 
vocal  and  instrumental  records. 


Better  Albums  for  Your  Money— No  Matter  What  Grade  Albums  You  Sell 

Metal  Back 

The  Quality 
Album 


The  heavy  Green  Pockets  are  guarded  against 
opening  on  the  side  by  being  both  glued  and  stitched 
to  a  heavy  piece  of  flexible  Duck  Canvas.  Then  in 
turn  the  Envelopes  are  bound  to  a  back  consisting 
of  one  piece  of  metal  fastened  with  wire  rods. 

The  Album  opens  easily,  and  lies  ABSOLUTELY 
flat  Practically  indestructible  where  the  strain  is 
greatest 


NYACCO  Metal 
Back  Album 
Absolutely 
Guaranteed 


Write  for  Samples  of  Our  Three  Grades 

New  York  Album  &  Card  Co.,  23  25NEL™D  ST 


No.  1012 — One  of  our  _  popular 
priced  styles;  not  a  metal  back. 
Every  green  record  envelope  is  an 
individual  record  container,  is 
bound  in  cloth,  and  riveted  at  the 
back.  Weight  of  record  therefore 
cannot  weaken  album.  Best  on  the 
market  at  the  price.  Guaranteed. 
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@etmett 


Watch  for  our  new 
art  tone  record  an- 
nouncement next 
month        : :        : : 


RECORDS 


They  advertise 

no  competitor's  phonograph 

A  small  outlay  will  provide  you 
with  a  large  assortment  of 
Gennett  Double  -  sided  Records 


Service  ! 


In  New  York  our  recording 
studios  are  so  situated  that  we 
have  ready  access  to  all  popular 
hits.  Thus  we  are  in  position  to 
record  and  offer  the  numbers  the 
public  demands,  when  the  demand 
is  big,  not  three  or  four  months 
later.  We  can  make  prompt  ship- 
ment to  the  dealer,  thus  enabling 
him  to  meet  immediately  the  de- 
mands of  the  record  buying  public. 

This  is  the  kind  of  service  the 
dealer  must  have  with  which  to 
build  a  big,  profitable  and  per- 
manent record  business. 


"Gennett  Records' 

are  Hill  and  Dale  type;  150  lines 
to  the  inch;  double-sided,  each  side 
playing  up  to  5  minutes.  Can  be 
played  on  all  universal  phono- 
graphs. 

Many  recordings  by  new  and 
distinctive  voices  have  leaped  to 
immediate  popularity  in  "Gennett 
Records." 

A  splendid  assortment  of  fast- 
selling  selections.  We  furthermore 
assume  responsibility  and  assure 
protection  which  permits  keeping 
your  stock  fresh  and  up-to-date. 

"  Gennett  Records "  impose  no 
restrictions  concerning  the  make 
of  phonograph  you  handle. 


"Gennett  Records"  have  the  backing  of  a  great  and 
long  established  company  with  a  world-wide  musi- 
cal reputation. 

Our  "Special  Assortment  Proposition"  requires  a  very  moderate 
investment  and  lays  the  foundation  for  building  a  ^permanent, 
profitable,  unrestricted  record  trade.  Write. 


"GENNETT  RECORDS" 

9  to  11  East  37th  Street  New  York  City 

(Division  of  The  Starr  Piano  Company) 


THE   TALKING    MACHINE  WORLD 


29 


The  Talking  Machine  Angle  of  the  Current 
Hearings  on  Re-Sale  Price  Fixing  by  waidon  FawCett 


Every  vital  trade  issue  in  the  talking  machine 
field  has  recently  been  argued  and  discussed 
with  remarkable  frankness  before  the  Federal 
Trade  Commission  at  Washington.  Plans  for 
taking  back  unsalable  records,  the  question  of 
charging  interest  on  deferred  payments  on  in- 
struments, the  wisdom  of  allowing  wholesale 
distributors  to  engage  in  retailing,  the  problem 
of  quantity  discounts — all  these  and  yet  other 
disputed  points  of  trade  ethics  have  been  argued 
pro  and  con  by  some  of  the  best  posted  men  in 
the  trade. 

As  was  duly  reported  in  the  October  is- 
sue of  The  Talking  Machine  World,  the  Trade 
Commission  consolidated  twenty-seven  com- 
plaints of  price  cutting  which  it  had  before  it 
and  arranged  to  hold  public  hearings  in  order 
to  allow  all  interested  parties  to  argue  the  ques- 
tion of  whether  it  lies  within  the  province  of- 
the  trade  body  to  declare  price  cutting  to  be  un- 
fair competition  and  to  order  its  discontinuance 
as  such. 

Talking  Machine  Men  Participate 

Officers  of  the  National  Association  of  Talk- 
ing Machine  Jobbers  were  regularly  in  attend- 
ance at  the  hearings  held  during  the  month  of 
October  and  representatives  of  some  of  the 
manufacturers  entered  into  the  discussions  at 
the  hearings  as  they  progressed.  Notably  ac- 
tive was  Elisha  K.  Camp,  spokesman  for  the 
American  Graphophone  Co.  and  Columbia 
Graphophone  Co.,  who  argued  that  the  only 
reason  why  the  average  price-cutting  war  de- 
veloped was  because  some  dealer  insisted  on 
meeting  the  cut  of  a  competitor.  In  proof  he 
related  the  circumstances  of  the  cutting  of  Co- 
lumbia prices  some  years  ago  by  Siegel,  Cooper 
&  Co.  and  the  Simpson,  Crawford  Co.  in  New 
York. 

That  price  maintenance  is  good  for  the  retail 
dealer  as  well  as  for  the  manufacturer  was  a 
point  emphasized  by  the  representative  of  the 
Columbia  interests.  Said  he,  "It  means  to  the 
dealer  the  elimination  to  a  large  extent  of  the 
possibility  of  having  a  stock  of  goods  left  on 
his  hands  without  a  fair  opportunity  of  dispos- 
ing of  them.  It  also  means  ,that  he  can  figure 
his  profit  very  nearly  to  the  penny."  Interest- 
ing as  was  the  presentation  of  the  case  for  the 
Columbia,  following  an  equally  vigorous  sup- 
port of  standardized  prices  on  behalf  of  Thomas 
A.  Edison,  Inc.,  it  was  not  until  the  closing  day 
of  October  that  the  fireworks  really  began  at 
Washington  with  respect  to  talking  machine 
merchandising. 

An  Interesting  Debate 

On  this  memorable  occasion  H.  C.  Brown, 
assistant  general  manager  of  the  Victor  Talk- 
ing Machine  Co.,  faced  Percy  S.  Straus,  the  ac- 
tive head  of  the  price-cutting  department  store 
of  R.  H.  Macy  &  Co.  of  New  York.  The  Straus 
firm,  as  our  readers  are  well  aware,  has  been 
the  most  persistent  foe  of  uniform  prices  in 
the  talking  machine  trade;  has  fought  a  num- 
ber of  cases  through  the  various  courts;  and 
finally  won  a  decision  recently  in  the  U.  S. 
Supreme  Court  against  the  Victor  Co.  Inci- 
dentally, the  house  of  Macy  has  pending  in  the 
New  York  courts  an  action  claiming  damages 
of  some  $570,000  from  the  Victor  Co.- and  va- 
rious jobbers  because  of  their  activities  which, 
it  is  claimed,  were  designed  to  prevent  Macy 
from  obtaining  instruments  and  records  to  retail 
at  cut  prices. 

In  the  very  lively  debate  that  continued  for 
hours  between  Brown  and  Straus  the  Victor 
executive  was  ably  seconded  by  J.  Newcomb 
Blackman,  president  of  the  National  Associa- 
tion of  Talking  Machine  Jobbers.  Mr.  Black- 
man  came  to  Washington  determined  to  watch 
proceedings  but  to  have  nothing  to  say,  for  he 
is  one  of  the  defendants  in  the  pending  case  and 
he  desires  to  do  his  talking  in  court.  However, 
the  oral  fencing  became  so  lively  that  Mr.  Black- 


man  could  not  resist  the  temptation  to  jump  in 
with  a  refutation  of  some  of  the  statements 
made  by  Straus. 

Mr.  Brown  took  as  his  text  in  his  remarks  a 
Macy  advertisement  that  appeared  in  the  New 
York  Evening  World  late  in  October  and  in 
which  Victor  records  were  offered  at  prices 
which  Mr.  Brown  explained  were  lower  than 
the  lowest  wholesale  prices  that  the  Victor 
quotes  to  any  of  its  distributors.  The 
speaker  pointed  out  to  the  members  of  the 
Trade  Commission  that  no  titles  were  given 
in  the  record  advertisement  and  explained  that 
in  all  probability  it  would  be  found  that  the 
entire  stock  did  not  contain  a  single  "standard 
seller."  Thus,  persons  who  went  to  the  Macy 
store  expecting  to  secure  "Over  There"  or  some 
other  popular  selection  would  find  only  slow- 
moving  and  maybe  obsolete  records,  perhaps  in 
none  too  good  condition. 

H.  C.  Brown's  Expose  of  Macy  Methods 

When  Mr.  Brown,  continuing  his  expose  of 
Macy  methods,  described  how  this  firm  has  a 
regularly  organized  system  for  canvassing  the 
country  in  order  to  pick  up  records  and  instru- 
ments from  Victor  dealers  who  have  insufficient 
credit  or  are  financially  embarrassed,  he  got 
a  "rise"  out  of  the  Macy  manager  who  sat  at 
his  elbow.  Straus  protested  that  whereas  his 
firm  once  had  a  man  on  the  road  engaged  in 
this  practice  he  was  no  longer  on  the  job.  The 
records  advertised  in  the  October  sale,  he 
thought,  were  brought  to  his  firm  and  offered 
for  sale.  Mr.  Straus  admitted,  however,  that 
there  were  no  latest  hits  among  them. 

Thus  launched  on  the  subject,  Mr.  Brown 
gave  perhaps  the  most  forceful  exposition  ever 
made  of  the  ultimate  effect  of  indiscriminate 
price  cutting  on  the  talking  machine  trade.  He 
admitted  that,  as  yet,  price  cutting  has  hurt  the 
talking  machine  industry  very  little,  but  only 
because  it  has  been  practiced  so  little.  Indeed, 
he  did  not  believe  that  in  all  lines  there  are  to- 
day more  than  100  price  cutters  in  the  country — 
that  is,  merchants  who  cut  prices  for  ulterior 
purposes.  However,  this  does  not,  of  course, 
take  into  account  the  chain  stores. 

What  will  come  to  pass  if  price  cutting  be- 
comes general  was,  to  Mr.  Brown,  an  unpleasant 
prospect.     He  made  it  clear  that  his  gravest 


fears  were  not  for  the  effect  upon  the  Victor 
company  but  upon  the  great  army  of  retail  dis- 
tributors. Were  the  department  stores,  for 
instance,  to  indulge  in  promiscuous  price  cut- 
ting it  would  result  in  driving  from  the  field 
many  of  the  exclusive  Victor  stores  that  have 
come  into  existence  in  all  the  leading  American 
cities. 

The  Victor  policy  of  non-exclusive  representa- 
tion was  vigorously  justified  by  Mr.  Brown  in 
the  course  of  his  lengthy  argument.  He  said 
that  he  had  no  desire  to  attack  the  piano  in- 
dustry which  was, 'in  a  sense,  a  part  of  his  own 
industry  and  yet  he  could  not  but  contrast  un- 
favorably a  recognized  piano  sales  policy  where, 
in  a  city  like  Chicago,  for  instance,  the  piano 
manufacturer  has  but  one  outlet  whereas  the 
Victor  has  some  175  distributing  points. 
He  laid  stress  upon  the  fact  that  the  Vic- 
tor policy  enables  the  music  lover  to  make 
his  purchases  in  his  own  home  neighborhood  in- 
stead of  journeying  downtown  to  a  store  that 
would  be  hopelessly  crowded  if  it  were  the  only 
distributing  point.  Furthermore,  the  Victor 
policy  makes  it  possible,  in  many  instances,  for 
a  Victor  owner  to  make  purchases  of  records  in 
the  evening  if  he  has  belated  realization  of  his 
needs. 

How  Companies  Absorbed  Increased  Costs 

Another  angle  of  the  existing  situation  of 
which  Mr.  Brown  made  capital  was  that  which 
concerns  the  selling  price  of  talking  machines. 
After  explaining  how  in  the  face  of  steadily 
mounting  costs  of  production  the  manufacturers 
had  gradually  reduced  the  price  on  various 
types  of  instruments,  he  explained  that  only 
just  now  the  Victor  Co.  found  it  necessary 
to  pass  on  to  the  trade  a  small  portion  of  the 
increased  cost.  At  that,  the  average  net  in- 
crease, as  he  figures  it,  seven  and  one-half  per 
cent.,  is  mighty  modest  in  the  face  of  an  in- 
crease of  600  per  cent,  in  the  cost  of  steel,  500 
per  cent,  in  the  price  of  shellac,  etc. 

Another  matter  that  Mr.  Brown  went  into  in 
the  frankest  manner  was  that  of  the  obligation 
of  the  manufacturer  who  fixes  resale  prices  to 
take  back  obsolete  or  unsalable  goods.  He  told 
how  the  Victor  Co.  is  now  spending  from  $600,- 
000  to  $1,000,000  a  year  on  its  "exchange  plan" 
(Continued  on  page  30) 


LIBERTY  BONDS-BOSTON  ALBUMS 

SAFEST  INVESTMENTS 


(W.BUM 


Pat.  Dec.  15,  1914. 


Buy  Your  Albums  Direct  From  the  Manufacturer 


43-51  W.  Fourth  St. 
New  York.  N.  Y  . 


THE  BOSTON  BOOK  CO.,  Inc. 

The  only  exclusive  Record  Album  Factory  in  the  world. 


Chicago  Office: 
1470  So. Michigan  Ave, 
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THE    TALKING    MACHINE  WORLD 


There  are  no  dull  days  for  Columbia  dealers. 
The  Columbia  Mid-Month  list  makes  sales 
brisk  from  the  10th  to  the  20th  of  the  month 
—dull  days  in  record  sales  for  other  dealers. 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


HEARINGS  ON  RE=SALE  PRICE  FIXING 

(Continued  from  page  29) 

to  take  proper  care  of  this  important  situation. 

For  all  the  frankness  of  the  lengthy  discus- 
sion before  the  Trade  Commission  it  must  be 
noted  that  the  talking  machine  men  have  found 
a  spirit  of  sympathy  and  a  rational  business 
viewpoint  that  has  been  sadly  lacking  at  the 
Congressional  hearings  on  the  Stephens  bill 
and  which  augur  for  the  ultimate  satisfactory 
disposition  of  this  mooted  question  if  the  Trade 
Commission  is  found  to  have  definite  jurisdic- 
tion in  the  matter. 


NEW  COLUMBIA_CATALOG  ISSUED 

New  Booklet  Contains  All  Recordings  Made  Up 
to  the  Middle  of  September — Records  Are 
Carefully  Classified  for  Easy  Reference 


The  Columbia  Graphophone  Co.,  New  York, 
has  issued  a  new  catalog  of  Columbia  records 
which  lists  all  the  selections  that  have  been 
recorded  up  to  and  including  September,  1917. 
This  catalog  contains  a  number  of  important  im- 
provements over  previous  editions,  and  in  its 
present  form,  has  been  praised  by  many  Colum- 
bia dealers  as  the  finest  record  catalog  that  has 
ever  been  brought  to  their  attention. 

The  new  Columbia  record  catalog  is  divided 
into  three  parts;  part  one  containing  a  classified 
list  of  Columbia  records  from  which  can  be  se- 
lected a  varied  and  entertaining  library  of  the 
best  recorded  music;  part  two  is  a  tinted  sec- 
tion containing  a  partial  list  of  grand  opera 
and  concert  selections  by  world-famous  operatic 
and  concert  artists;  part  three  is  a  complete 
list  of  all  Columbia  records  and  artists  arranged 
alphabetically  according  to  title  of  song  and 
name  of  artist.  There  is  also  a  special  list  of 
"Musical  Appreciation"  and  "Educational  Rec- 
ords," approved  by  the  educational  department. 


The  first  part  of  the  catalog,  which  contains 
a  classified  list  of  records,  has  been  the  subject 
of  unanimous  approval  from  Columbia  dealers, 
who  refer  to  this  section  as  the  most  convenient 
and  valuable  guide  for  the  public's  benefit  that 
has  ever  been  issued.  The  records  in  this  sec- 
tion have  been  carefully  selected  from  the  best 
selling. and  most  popular  selections  in  the  Co- 
lumbia general  catalog,  and  are  listed  under  the 
following  divisions:  Band,  orchestra,  patriotic, 
dance,  popular,  familiar  melodies,  operatic, 
Hawaiian,  comic,  sacred,  violin,  cello,  and  piano, 
quartets,  instrumental  novelties,  children's  rec- 
ords, and  "A  Pleasant  Evening  at  Home." 

The  typographical  appearance  of  the  new  Co- 
lumbia record  catalog  is  beyond  the  slightest 
criticism,  as  it  represents  the  acme  of  perfec- 
tion in  printing  and  general  make-up.  The  cover 
is  deserving  of  special  mention,  as  it  is  unusu- 
ally striking  and  cannot  fail  to  attract  the  at- 
tention of  the  casual  visitor  to  the  Columbia 
dealer's  warerooms. 


ADVERTISING  SIGNS  ON  HIGHWAYS 


Several  States  Have  Laws  Forbidding  That  Sort 
of  Publicity — National  Highways  Protective 
Association  Makes  a  Protest 


"The  Voice  of  the  Victor"  in  a  recent  issue 
calls  attention  to  the  fact  that  it  is  unlawful  in 
the  majority  of  States  to  nail  advertising  signs 
to  trees  without  the  consent  of  the  owners  of 
the  property,  and  that  in  at  least  nine  States  it 
is  against  the  law  to  paint  or  affix  any  advertis- 
ing notices  within  the  limits  of  any  highway. 
The  National  Highway  Protective  Association 
is  waging  war  on  advertisers  who  disfigure  the 
highways  with  signs  and  has  called  attention  to 
the  fact  that  the  practice  is  followed  to  some 
extent  by  talking  machine  dealers.  It  is  pointed 
out  that  not  only  do  the  advertising  signs  mar 
the  landscape,  in  most  instances,  but  the  prac- 
tice of  nailing  them  to  trees  proves  highly 
detrimental  to  the  trees. 

One  of  the  States  having  a  law  against  the 
posting  of  advertising  signs  on  or  near  high- 
ways is  New  Jersey,  where  the  law  reads  as 
follows : 

"Whoever  paints  or  puts  upon  or  in  any  manner  affixes 
to  any  fence,  structure,  pole,  rock  or  other  object  Which 
is  the  property  of  another,  whether  within  or  without  the 
limits  of  the  highway,  any  words,  device,  trade-mark,  ad- 
vertisement or  notice  which  is  not  required  by  law  to  be 
posted  thereon,  without  first  obtaining  the  written  consent 
of  the  owner  or  tenant  of  such  property,  shall  upon  com- 
plaint of  such  owner,  or  of  his  tenant  or  any  municipal 
or  public  officer,  be  punished  by  a  fine  of  not  more  than 
ten  dollars.  Any  word,  device,  trade-mark,  advertisement 
or  notice  which  has  been  painted,  put  up  or  affixed  within 
the  limits  of  a  highway  in  violation  of  the  provisions  of 
this  section  shall  be  considered  a  public  nuisance,  and 
may  be  forthwith  removed  or  obliterated  and  abated  by 
any  person." 

Talking  machine  dealers  would  do  well  to 
look  up  the  law  before  placing  any  outdoor 
advertising,  for  their  own  protection. 


VICTOR  PLANT  INWINDOW  DISPLAY 

O.  K.  Houck  Piano  Co.  Presents  Large  View  of 
Victor  Factories  in  Camden  as  Background 
for  a  Most  Attractive  Window  Arrangement 


Memphis,  Tenn.,  November  4. — A  most  effec- 
tive talking  machine  window  was  recently  ar- 
ranged by  the  O.  K.  Houck  Piano  Co.,  the  enter- 
prising Victor  distributors  of  this  city,  who  are 
becoming  quite  noted  locally  for  the  originality 


Victor  Supremacy 


O.  K.  Houck  Piano  Co.'s  Artistic  Window 

and  effectiveness  of  their  window  displays.  The 
particular  window  in  question  was  designed  for 
the  purpose  of  emphasizing  the  wonderful  ex- 
tent of  the  Victor  manufacturing  interests. 
The  background  consisted  of  a  comprehensive 
view  of  the  great  Victor  plant  in  Camden,  N. 
J.,  as  seen  from  the  waterfront,  and  was  re- 
produced from  the  cover  of  the  "Voice  of  the 
Victor"  for  September. 

It  was  declared  by  the  O.  K.  Houck  Piano 
Co.  that  the  display  attracted  more  attention 
and  comment  than  any  of  the  previous  window 
arrangements,  except  some  few  displays  in 
which  ideas  foreign  to  the  business  were  re- 
sorted to,  to  attract  attention. 


FILE  SCHEDULES  IN  BANKRUPTCY 

The  Fraad  Talking  Machine  Co.,  224  West 
Twenty-first  street,  New  York,  has  filed  sched- 
ule in  bankruptcy  showing  liabilities  of  $11,828 
and  assets  of  $3,404.  The  sale  of  the  assets 
realized  $1,710. 


SECURE  THE  BRUNSWICK  LINE 

Thos. 'Kelly,  of  131  Franklin  avenue,  Scranton, 
Pa.,  recently  secured  the  agency  for  the  Bruns- 
wick phonograph,  and  is  now  featuring  a  full 
line  of  machines  at  the  above  address. 


There  can  be  no  continuance  without  a  be- 
ginning. There  can  be  no  completion  without 
a  continuance. 


"NICHOLSON" 

New  Catalog  Showing  New  Styles 

RECORD  CABINETS 

strictly  high-grade  construction  at  prices 

BELOW  COMPETITION 

Write  for  a  copy  of  the  catalog  and  our 
special  free  advertising  help  for  dealers. 

K.  NICHOLSON  FURNITURE  Si^gS 

Sectional  Bookcase*  and  Record  Cabinet* 


WAVE  FOR  FREEDOM 


Are  You  Ready  to  Go  "Over  the  Top"  with  the  Quickest 
Selling  Novelty  Ever  Put  on  the  Market? 


Every  talking  ma- 
chine in  the  U.S.A. 
will  be  equipped 
with  "LIBERTY" 
before  the  first  of 
the  new  year. 

They  simply  sell 
themselves,  and 
NO  wide-awake, 
aggressive,  profit- 
seeking  dealer  can 
afford  to  be  with- 
out them. 

Mr.  Dealer,  send 
them  away  with  a 
"Liberty"  Outfit, 
and  you  "Send 
them  away  with  a 
smile." 


Dealers'  Discount,  40 
Per  Cent 
Sample  Outfit,  50  Cents 
Postpaid 


You  might  as  well 
be  the  one  to  "make 
your  bit"  and  make 
it  quick.  A  full 
description  of  this 
timely  innovation, 
given  on  the  copy 
of  the  circular  re- 
produced below, 
which  we  furnish 
free,  to  distribute 
among  your  trade. 
We  also  furnish 
free,  attractive 
window  display 
cards  with  orders 
for  outfits. 

Each  outfit  packed 
in  a  neat  and  at- 
tractive box  for 
display  purposes. 


Jobbers'  Discount  (In 
Gross  Lots), 
50  Per  Cent 


ARE  YOU  AN  AMERICAN? 

It  is  the  duty  aud  should  be  the  pleasure  of  every  American  citizen  to  have  in  his  home  a  symbol  of  "Liberty" — the  United  States  Flag.  With  this 
novelty  we  are  giving  you  the  opportunity  to  perform  this  duty,  display  your  patriotism,  and  at  the  same  time  give  your  family,  friends,  neigh- 
bors and  yourself  the  thrills  of  pleasure  which  can  only  be  produced  by  the  playing  of  some  patriotic  air  combined  with  the  waving  of  Old  Glory, 
the  trade  mark  of  "Liberty."  The  three  flags,  all  American,  or  one  American,  one  British  and  one  French  are  mounted  on  a  reproduction  of  the 
famous  "Liberty  Bell,"  beautifully  carved  and  gilded.  With  the  flags  waving  and  your  Phonograph  playing  a  lively  patriotic  air,  you  can  have 
only  a  faint  conception  of  the  result  produced,  or  the  lasting  impression  made  on  the  children  as  well  as  the  grown-ups.  For  a  rousing,  inspiring, 
soul-stirring,  patriotic  thrill-producer  this  "Liberty"  innovation  is  in  a  class  by  itself  and  it  will  be  worth  more  than  many  times  the  price  you 
pay,  in  the  lasting  pleasure  and  benefits  you  will  derive  by  possessing  one.  "LIBEKTV"  Outfit  No.  1 — Three  Silk  American  Flags;  "LIBERTY" 
Outfit  No.  2 — American,  French  and  British  Flags.    Price  per  Outfit,  75c. 


REPAIR  PARTS   AND   ACCESSORIES   FOR  ALL  MAKES  OF   MACHINES    INCLUDING  OBSOLETE 

NEEDLES  FOR  IMMEDIATE  DELIVERY.  70c.  PER  THOUSAND 


AND     FOREIGN     MOTORS — ST  EE  I. 


STANDARD  TALKING  MACHINE  CO. 
UNITED  TALKING  MACHINE  CO. 
HARMONY  TALKING  MACHINE  CO. 
O'NEILL-JAMES  CO. 
ARETINO  CO. 


ion  vjracLe  lalfemo  Machines,  L/xsc  Records, 
Talking  Machine  Supplies,  Etc. 

227  W.  Lake  St.,  CHICAGO,  ILL. 


TRADE  MARK 

"CONSOLA" 

TELEPHONE  FRANKLIN  3tl9 
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GENERAL  ACTIVITY  REPORTED  IN  INDIANAPOLIS  TRADE 


All  Indications  Point  Toward  a  Holiday  Business 
chine  Departments  Advocated — Country 

Indianapolis,  Ind.,  November  8. — Both  whole- 
sale and  retail  talking  machine  dealers  report 
themselves  pleased  with  the  way  the  fall  busi- 
ness has  started  off  and  practically  every  one  is 
expecting  to  see  a  record-breaking  holiday  busi- 
ness. 

O.  C.  Mauer,  who  has  charge  of  the  Sonora 
talking  machine  department  of  the  Kiefer- 
Stewart  Co.,  which  recently  began  jobbing  the 
Sonora  line  in  Indiana,  said  that  so  far  business 
had  been  beyond  his  expectations  and  might  well 
be  termed  "phenomenal."  This  company  has 
installed  an  up-to-date  demonstrating  room  and 
is  going  after  the  talking  machine  business  in  a 
high-class  way. 

"Of  course  as  our  house  sells  sundries,  our 
salesmen  call  on  the  drug  stores,  but  we  are  by 
no  means  limiting  our  efforts  to  them  alone," 
said  Mr.  Mauer.  "We  already  have  signed  up 
a  number  of  music  dealers.  The  one  thing  we 
impress  on  any  merchant  who  desires  to  take 
on  the  Sonora  line  is  that  he  must  put  the  talk- 
ing machine  business  on  the  high  basis  it  be- 
longs and  not  try  to  sell  talking  machines  as 
he  would  sell  pills.  We  are  getting  merchants 
to  put  in  demonstrating  rooms,  and  to  handle 
their  talking  machine  business  somewhat  sep- 
arately from  their  other  lines.  For  instance, 
N.  E.  McWilliams,  a  druggist  of  Anderson,  has 
just  finished  putting  in  a  demonstrating  room 
in  his  store  and  is  nicely  equipped  to  do  busi- 
ness." 

At  the  Mooney-Mueller-Ward  Co.,  distribu- 
tors in  Indiana,  Ohio,  Kentucky  and  Illinois  of 
the  Pathe  machines,  Edgar  Eskew,  manager  of 
the  department,  and  R.  B.  Goldsbury,  assistant 
manager,  are  getting  their  business  in  excellent 
shape.  Mr.  Goldsbury  reports  that  the  Trumbo- 
Schupp-Schmidt  Co.  of  Louisville,  Ky.,  is  en- 
joying a  large  business.  "Business  is  good  and 
we  are  shipping  out  our  machines  as  fast  as 
we  can  get  them,"  he  added. 


of  Unusual  Proportions — Separate  Talking  Ma- 
Trade  Excellent — Association  Dormant 


The  Stewart  Talking  Machine  Co.  reports 
that  there  has  been  a  heavy  demand  for  Victor 
machines  from  their  out-of-town  dealers  and 
that  business  is  far  ahead  of  last  year.  This 
company  is  offering  its  dealers  attractively  de- 
signed price  cards  practically  at  cost.  The 
company  has  compiled  a  list  of  the  1,542  records 
which  sold  the  best  during  the  last  year.  The 
list,  which  is  classified  into  different  classes 
such  as  educational,  etc.,  has  proved  very  pop- 
ular with  the  dealers. 

Mr.  Radcliff  and  Miss  Pulliver,  of  the  Victor 
Educational  Department,  were  in  Indianapolis 
last  week  attending  the  Indiana  State  Teachers' 
Association  convention. 

Jewel  Cartmill,  secretary  of  the  Kipp  Phono- 
graph Co.,  the  Edison  distributors,  says  that 
business  is  really  wonderful  and  that  the  chief 
complaint  continues  to  be  the  inability  to  get 
machines  fast  enough.  Walter  E.  Kipp,  presi- 
dent of  the  company,  is  in  New  York,  attending 
a  meeting  of  the  executive  committee  of  the 
Edison  Disc  Jobbers'  Association. 

Ben  L.  Brown,  manager  of  the  Columbia 
store,  says  that  both  the  wholesale  and  retail 
business  is  good  with  the  total  volume  of  busi- 
ness better  than  this  time  last  year.  Mr.  Brown 
recently  visited  the  Columbia  dealers  at  Louis- 
ville and  he  says  they  are  greatly  encouraged 
with  the  prospects  for  the  fall.  The  great  army 
camp  near  Louisville  has  already  tended  to 
stimulate  business  of  all  kinds. 

R.  D.  Duffy,  formerly  retail  manager  of  the 
St.  Louis  Columbia  store  and  recently  manager 
of  the  Kaufman-Straus  Co.'s  talking  machine 
department  at  Louisville,  Ky.,  is  now  retail 
floor  manager  under  Mr.  Brown. 

W.  C.  Kobin,  of  the  Columbia  Co.'s  Dicta- 
phone department,  is  visiting  the  local  Columbia 
store. 

H.  A.  W.  Smith,  manager  of  the  Pathe  Shop, 
says  that  business  continues  to  be  brisk  and  he 


is  figuring  on  a  big  record  for  the  fall  months. 

A.  H.  Snyder,  manager  of  the  Edison  Shop, 
reports  that  the  business  increased  35  per  cent, 
over  October  of  last  year  and  he  is  banking  on 
a  50  per  cent,  increase  for  the  holiday  season. 
Edison  week  helped  to  stimulate  business.  Mr. 
Snyder  has  been  receiving  many  compliments 
on  the  art  models  which  are  on  display  at  the 
shop,  the  Queen  Anne  model  displayed  in  the 
window  especially  attracting  attention.  Mr. 
Snyder  says  the  shop  has  had  a  big  run  on  the 
Rigoletto  quartet  record. 

The  Starr  Piano  Co.  has  been  featuring  the 
Starr  records  of  military  airs  in  its  newspaper 
advertising. 

C.  P.  Herdman,  manager  of  the  Baldwin 
Piano  Co.'s  Columbia  talking  machine  depart- 
ment, says  that  business  fell  off  slightly  during 
the  Liberty  Loan  campaign  but  that  it  has 
picked  up  again. 

Mr.  Herdman,  who  was  chosen  president  of 
the  Indianapolis  Talking  Machine  Dealers'  As- 
sociation formed  a  few  weeks  ago,  says  that  on 
account  of  withdrawals  of  several  of  the  lead- 
ing dealers  from  the  association  his  efforts  to 
get  the  association  to  going  have  not  met  with 
the  success  that  would  result  in  benefit  to  the 
remaining  members.  Some  of  the  dealers  ap- 
parently have  been  afraid  that  the  association 
would  try  to  inaugurate  reforms  in  their  busi- 
ness to  which  they  would  not  be  able  to  agree. 

Mr.  Herdman  believes,  however,  that  his  ef- 
forts in  getting  the  dealers  together  for  several 
meetings  have  at  least  stimulated  a  better  feeling 
of  fellowship  among  the  local  dealers  and  that 
possibly  after  the  first  of  the  year  enough  of 
the  dealers  will  take  interest  in  the  association 
to  make  it  worth  while. 


W.  B.  FULGHUM  OPENS  IN  RICHMOND 

Walter  B.  Fulghum,  who  recently  resigned 
as  manager  of  the  order  department  of  the  Vic- 
tor Talking  Machine  Co.,  has  opened  a  store 
at  1000  Main  street,  Richmond,  Ind.,  for  the 
sale  of  Victrolas  and  records. 


Die  Castings  for 
Phonograph  Parts 


Accurate— Economical— Smooth— Beautifully  Finished 

Acme  Die-Castings  in  the  Phonograph  field  have  achieved  an  enviable  reputation.  This  is  due  to 
the  precision  and  accuracy  which  characterize  all  Acme  Die-Castings.  Acme  Die-Castings  are 
economical;  they  have  cut  the  cost  of  producing  difficult  parts  to  a  minimum.  Phonograph  makers 
know  Acme  delivery  service  is  dependable.  They  get  their  order  when  we  promise  and  in  the 
exact  quantities  they  require.      Suppose  you  confer  with  us  on  your  product.     We  can  help  you. 

AcmeDie-(3sim$  Corporation 

Bush  Terminal,  35lh  Si  &  3  *  Ave . 

Brooklyn,  N.Y. 


BOSTON 


PHILADELPHIA 


NEW  YORK 


PITTSBURGH 


CHICAGO 


ST.  LOUIS 


DETROIT 


ROCHESTER 
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Mr.  Dealer  —  Can   You  Afford  to  Overlook  the  Fact  That 

Every  Single  One  of  Your  Patrons  Who  Buys 
a  Phonograph  or  Records  Is  a  Probable 
Purchaser  of  /^mm-Ma  Products? 


A\^E  realize  that  is  a  mighty  broad 
*  statement,  but  it  is  a  plain  fact  that 
has  been  proven;  it  tells  our  story  in  a 
nutshell,  and  we'll  stand  back  of  it  to  the 
limit. 

You  can  draw  but  one  conclusion  from 
it — the  conclusion  that  we've  been  pound- 
ing home  for  months  and  months.  Simply 
this — the  dealer  who  does  not  stock  the 
Record-Lite  Line  has  no  desire  for  those 
extra  dollars  with  which  the  cash  register 
would  tinkle  if  Record-Lite  products 
were  displayed  and  demonstrated. 


Now  Is  the  Time  to  Stock 

Just  Before  the  Holiday  Buying  Season 

Right  now  is  the  time  to  establish 
your  Record-Lite  sales.  You  can't  afford 
to  let  this  buying  season  pass  without 
adding  the  Record-Lite  Line. 

Your  jobber  will  supply  you  —  write 
to  him  right  away — today,  Or,  if  you 
wish,  write  to  us  for  complete  information. 


The  Record-Lite 

THIS  photograph   shows  the  Victrola  Record- 
Lite.    It  is  made  in  nickel  or  gold  finish  ex- 
clusively for  Victrolas.    Light  snaps  in  place 
on  the  tone-arm,  battery  is  placed  in  top  of  instru- 
ment or  concealed  inside. 

A  touch  on  the  button  floods  the  surface  with 
bright  light,  makes  possible  the  placing  of  the 
needle  in  the  right  groove,  the  proper  adjustment 
of  the  automatic  stop,  and  eliminates  all  annoy- 
ance and  all  danger  of  scratching  and  ruining  the 
Record. 

Outfit  complete  in  leatherette  case. 


The  Universal  Record-Lite 

PERFORMS    with    entire    satisfaction  every 
function  of  the  Victrola  Record-Lite,  and  may 
be  placed  in  any  instrument,  no  matter  what 
make — Aeolian,     Brunswick,     Columbia,  Edison, 
Pathe,  Sonora,  etc. 


The  Record-Lite  Needle  Cutter 

ABETTER  cutter  at  a  lower  cost.    A  faster 
seller  and  a  larger  margin  of  profit. 
Built  on  an  entirely  new  principle. 
Its  slicing,  shearing  cut  leaves  a  permanent  edge 
on  the  blade  and  clips  the  fibre  needle  much  more 
cleanly   and   sharply   than   does  the   cutters  built 
on  the  old  force-cut  principle. 


|The  RECORD -LITE  COMPANY! 


I 


(INCORPORATED) 

SOLE  MANUFACTURERS  ANT>  PATENTEES 
||  MANHATTAN  BLDG.  ~~  MILWAUKEE,  WIS.  US- A  J 
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BREAKING  SOME  BUSINESS  RECORDS  IN  CLEVELAND 


September  Sales  Set  New  High  Mark,  Which 
Postponed — Higher  Priced  Machines  Proving  M 


Is  Now  Being  Equaled — Big  Trade  Smoker  Is 
ost  Popular — Features  of  New  McMillin  Store 


Cleveland,  O.,  November  7. — The  talking  ma- 
chine business  has  not  been  quite  as  brisk  here 
the  past  fortnight  as  it  was  in  September  and 
October.  There  were  more  talking  machines 
sold  here  in  September  than  in  any  other  one 
month  in  the  history  of  the  business  in  Cleve- 
land. This  is  the  agreed  verdict  of  the  talking 
machine  dealers.  And  October  was  very  nearly 
as  good  a  month  also.  But  November  has 
started  in  a  little  dull  in  this  line.  Merchants, 
however,  hope  that  in  a  week  or  so  the  holiday 
trade  will  bring  a  great  stimulus  to  the  sales 
of  machines  and  records.  The  lull,  it  is  believed, 
is  only  temporary  and  all  the  dealers  say  they 
can  afford  a  lull  after  the  record-breaking  season 
just  passed. 

One  of  the  most  attractive  window  displays 
ever  seen  on  Euclid  avenue  was  shown  last 
week  by  the  Eclipse  Musical  Co.,  a  picture  of 


Eclipse  Musical  Co.'s  Liberty  Bond  Window 

which  will  be  found  on  this  page.  It  was  a 
Liberty  Bond  window.  The  tops  of  the  Sam- 
mies' heads  could  be  seen  marching  past.  The 
general  scene  was  of  a  pastoral  nature.  Liberty 
Bond  posters  were  scattered,  throughout  the 
window  space.  And  Victrola  records  were 
placed  just  where  they  would  draw  the  atten- 
tion best.  American  flags  and  bunting  added 
to  the  general  color  scheme.  The  window  not 
only  did  a  big  business  for  the  Liberty  Loan  but 
also  for  the  Eclipse  Musical  Co.  Manager  Sav- 
age was  praised  a  great  deal  for  this  unique  dis- 
play. 

The  stag  smoker  which  was  planned  by  the 
talking  machine  dealers  for  the  night  of  October 
30  was  called  off,  due  to  the  pressure  of  poli- 
tics (the  mayoralty  campaign  being  then  on) 
and  the  Liberty  Bond  movement.    But  in  the 


course  of  the  winter  this  rip-snorter,  bang-up 
evening  will  be  pulled  off  and  it  is  going  to  be 
some  night,  take  it  from  the  dealers.  Banquet 
tickets  will  be  $4  a  plate  but  it  will  be  a  tart 
dessert  that  follows  the  cigars.  All  the  '"boys" 
are  whetting  their  appetites  for  that  warm-baby 
show  which  will  be  given  after  the  eats. 

High-priced  talking  machines  have  been  sell- 
ing like  hot  cakes  all  the  fall  here.  No  one 
seems  to  want  the  cheaper  grade  of  machines 
any  more.  It  is  the  best  or  nothing  at  all.  The 
B.  Dreher's  Sons  Co.  have  sold  a  number  of 
the  art  model  Aeolian-Vocalions  (Jacobean 
style)  recently  to  wealthy  Clevelanders.  The 
Drehers  specialize  in  these  high  grade  instru- 
ments and  they  find  many  purchasers  for  them 
regardless  of  price. 

It  is  the  same  way  with  the  Victor  and  Edi- 
son machines.  All  the  store  managers  say  with- 
out exception  that  three  out  of  four  buyers  want 
the  higher  priced  models  every  time.  One  of 
the  Phonograph  Co.'s  salesmen  in  a  small  town 
near  here  recently  sold  four  Edison  models, 
price  $250  each.  That  is  one  example  of  how 
the  Cleveland  music  public  demands  the  best  at 
all  costs. 

Starr  Piano  Co.'s  officials  in  Cleveland  an- 
nounce that  the  price  of  the  Starr  talking  ma- 
chine goes  up  this  week.  The  price  boost  is  not 
so  much  as  some  of  the  other  types  of  ma- 
chines, it  was  reported  by  District  Manager 
Taylor  of  the  Starr  Co. 

John  W.  Allen  has  been  promoted  assistant 
sales  manager  of  the  Columbia  Graphophone  Co. 
for  this  district.  He  has  been  connected  with 
the  dictaphone  department  of  the  company  for 
nearly  two  years  previous  to  his  recent  pro- 
motion. The  price  of  the  Columbia  machines 
went  up  the  middle  of  last  month.  Six  grapho- 
phones  were  sent  to  the  army  cantonment  at 
Chillicothe,  O.,  last  week  for  the  enjoyment  of 
the  soldiers. 

One  of  the  features  of  the  newly  remodeled 
McMillin's  store  on  East  Ninth  street  is  the 
shelving  space  devoted  to  the  talking  machine 
records.  Beautiful  mahogany  cases  hold  the 
records.  A  large  number  of  talking  machine 
booths  have  been  installed  at  the  store  which 
had  its  formal  opening  a  week  ago.  An  or- 
chestra played  at  noon  daily  for  one  week.  The 
store  was  thronged  with  visitors  and  flowers 
were  in  abundance.  The  new  McMillin's  is  cer- 
tainly a  great  attraction  for  those  musically  in- 
clined. 

The  talking  machine  department  of  the  Wm. 
Taylor  Son  &  Co.  did  a  $10,000  business  one 


week  in  October,  according  to  the  manager, 
Tom  Davies.  The  department  had  a  striking 
display  consisting  of  a  Ferris  wheel  revolving 
slowly  with  a  Victor  dog  on  each  step.  There 
were  records  on  the  steps  also  and  back  of  the 
great  wheel  was 'a  large  American  flag  and  in 
front  on  terraced  platform  were  scores  of  Vic- 
tor records.  The  exhibit  drew  many  customers 
to  the  department. 

Manager  Blum  of  the  local  Edison  Co.  went 
to  New  York  the  first  of  the  week  to  hurry  along 
shipments  from  the  factory  to  this  city.  Sev- 
eral carloads  of  machines  were  promised  Mr. 
Blum  by  the  factory  officials. 

On  account  of  the  illness  of  one  of  the  sing- 
ers the  October  tone  test  of  the  Phonograph 
Co.  was  postponed  until  this  month.  These 
concerts  will  be  continued  periodically  through- 
out the  winter.  They  are  meeting  with  phe- 
nomenal success.  The  company,  by  the  way,  is 
accepting  Liberty  Bonds  as  part  payment  on 
machines. 

Charles  Edison,  son  of  Thomas  Edison,  re- 
cently called  at  the  Phonograph  Co.'s  offices 
here.  He  was  accompanied  by  C.  H.  Wilson, 
general  manager  of  the  Edison  Co. 

A.  C.  Barge,  Aeolian  demonstrator  of  New 
York,  was  at  Dreher's  not  long  ago,  showing 
the  constructional  features  of  the  Vocalion  to 
the  Dreher  salesmen. 

Four  new  dealers  have  been  elected  to  mem- 
bership in  the  Talking  Machine  Dealers'  As- 
sociation of  Northern  Ohio.  They  are:  Hil- 
liard  &  Curry,  Wadsworth,  O.;  S.  F.  Flinn,  of 
Ashland,  O.;  the  Canadian  Music  Co.,  of  Ra- 
venna, O.,  and  F.  W.  Trory,  of  Kent,  O. 

The  new  Victor  models  have  arrived  in  town 
and  already  there  is  good  demand  for  them. 
It  is  expected  the  holiday  trade  will  boom  the 
sale  in  these  instruments. 

An  effort  is  being  made  to  have  Oscar 
Saenger,  New  York  singing  teacher,  appear  be- 
fore the  Talking  Machine  Dealers'  Association 
of  Northern  Ohio  soon  to  explain  his  method 
of  teaching  vocal  training  through  talking  ma- 
chine records. 

The  interest  charging  scheme  for  talking  ma- 
chines is  meeting  with  great  success  here.  It 
is  claimed  that  many  more  cash  sales  result 
from  this  plan. 


F.  M.  SPERRY'S  NEW  POSITION 

Albany,  N.  Y.,  November  8. — F.  M.  Sperry,  who 
has  been  associated  with  the  Gately-Haire  Co., 
Inc.,  Victor  wholesalers,  for  the  past  two  years 
in  the  capacity  of  assistant  general  manager,  in 
charge  of  the  wholesale  department,  resigned 
his  position  with  them  and  has  accepted  a  po- 
sition with  the  selling  staff  of  the  Baker- Vaw- 
ter  Co.,  Benton  Harbor,  Mich. 


An  Eclipse  Editorial 


American  Prosperity  swallowed  up  the  second  Liberty 
Bond  issue  in  short  order  and  now  American  Prosperity 
is  going  to  spend  itself  in  a  large  way  on  Victrola  music. 
In  this  connection,  Victor  Dealers  are  going  to  need 
efficient  Victor  service  endowed  with  the  numerous 
advantages  offered  in  Eclipse  Victor  Service. 


ECLIPSE  MUSICAL  COMPANY  | 

CLEVELAND  OHIO  B 


ECLIPSE 
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<IXLL 


vipneon 

r   la*  11 

Incomparable 


COMPARISON  REMOVES  ALL  DOUBT 
OF  ITS  INDISPUTABLE  SUPERIORITY 


It  is  only  when  you  have  listened  to  and 
critically  examined  the  instrument  that  you 
can  know  and  appreciate  the  difference  be- 
tween Delpheon  and  merely  a  phonograph. 


DELPHEON  IS  READY  TO  UNDERGO  ANY  TEST  AS  DIFFICULT 
AS  CAN  BE  DEVISED  TO  PROVE  ITS  ABSOLUTELY  INCOMPARABLE 

=  TONAL  BEAUTY—  = 


An  opportunity  awaits  you,  dealers. 
Oniy  a  postal  card   is  necessary. 


The  DELPHEON 

BAY  CITY 


COMPANY 

MICHIGAN 
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INTERNAL  REVENUE  DEPARTMENT  RULES  ON  WAR  TAX 

Commissioner  General  of  Internal  Revenue  Hands  Down  Several  Decisions  Defining  Conditions 
Under  Which  War  Taxes  Must  Be  Paid— Floor  Tax  Decisions  of  Interest  to  Talker  Trade 


Washington,  D.  C,  November  5. — Important 
rulings  on  the  application  of  the  new  war  tax 
law  were  announced  recently  by  the  Commis- 
sioner General  of  Internal  Revenue.  These 
included  several  decisions  construing  floor 
taxes  about  which  great  confusion  exists,  the 
text  of  which  follows: 

"2.  Where  a  corporation  operates  one  or  more 
retail  stores  and  under  the  same  name,  but  sep- 
arately as  far  as  bookkeeping  and  stock  taking 
are  concerned,  the  corporation^  inventory  re- 
turn of  stock  on  hand  should  include  only  that 
in  the  wholesale  department.  Where  the  book- 
keeping and  stock  keeping  of  the  wholesale 
and  retail  departments  of  establishments  are 
kept  separate,  they  will  be  regarded  as  if  they 
were  separate  and  distinct  departments,  and  the 
retail  stock  will  not  be  subject  to  the  floor  tax. 

"3.  Goods  shipped  and  invoiced  prior  to  Oc- 
tober 4  are  the  property  of  the  consignee,  and 
if  shipped  to  a  wholesaler  are  subject  to  the 
floor  tax.  If,  however,  title  is  reserved  in  the 
manufacturer  he  is  subject  to  the  manufacturer's 
tax,  and  the  wholesaler  is  relieved  from  the 
floor  tax.  The  time  when  title  passes  depends 
upon  the  intention  of  the  parties.  In  the  ab- 
sence of  an  intention  to  the  contrary,  title  is 
assumed  to  pass  from  the  seller  to  the  buyer 
upon  the  delivery  of  the  goods  to  the  carrier. 

"4.  Where  a  manufacturer  consigns  his  entire 
product  to  a  retailer,  retaining  ownership  in 
the  same  until  disposed  of  by  the  retailer,  the 
manufacturer  is  required  to  make  return,  under 
oath,  of  all  goods  sold  to  the  retailer  from  and 
after  October  4,  and  to  enable  him  to  do  so  he 
must  secure  monthly  returns  from  the  retailer 
of  the  goods  sold."  / 

Other  rulings  on  Sections  600,  601  and  602, 
which  are  of  general  interest,  follow: 

"1.  Are  goods  manufactured  in  the  United 
States  and  sold  to  persons  in  foreign  countries 
subject  to  the  tax? 


"There  is  no  exemption  in  favor  of  goods 
which  are  to  be  exported.  The  United  States 
Supreme  Court  in  numerous  cases  has  held  that 
such  a  tax  does  not  constitute  a  tax  on  exports, 
or  on  articles  exported,  within  the  meaning  of 
the  .Constitution.  'A  general  tax,  laid  on  all 
property  alike  and  not  levied  on  goods  in  course 
of  exportation,  nor  because  of  their  intended  ex- 
portation, is  not  within  the  constitutional  pro- 
hibition.' 

"2.  In  computing  the  price  at  which  goods 
are  sold  may  the  usual  trade  discounts  be  de- 
ducted from  the  price  thereof  for  the  purpose 
of  ascertaining  the  tax? 

"The  amount  of  tax  is  determined  by  the 
price  at  which  the  goods  are  actually  sold  by 
the  manufacturer,  producer,  or  importer.  Hence 
discounts  would  be  deducted  from  the  list  price. 

"3.  Are  net  or  gross  sales  to  be  reported? 
That  is,  may  there  be  deducted  from  the  sales 
of  each  month  merchandise  which  has  been  sold 
in  a  previous  month  and  which  is  returned  dur- 
ing the  month  in  which  the  report  is  made? 

"The  merchandise  becomes  taxable  when  the 
manufacturer  parts  with  his  title  in  it,  and  all 
taxable  goods  actually  sold  should  be  reported. 
However,  goods  which  are  delivered  to  the 
buyer  subject  to  his  approval  or  to  other  con- 
ditions, and  the  property  right  to  them  is  re- 
served to  the  seller,  are  not  to  be  reported  until 
the  completion  of  the  sale. 

"5.  A  manufacturing  company  disposes  of  a 
portion  of  its  output  through  a  selling  corpora- 
tion of  which  it  owns  all  the  capital  stock.  Is 
the  transfer  by  the  parent  company  to  the  sub- 
sidiary a  sale  within  the  meaning  of  the  act  sub- 
jecting the  parent  company  to  the  tax? 

"The  transfer  from  the  manufacturing  cor- 
poration to  the  selling  corporation  is  a  sale 
provided  the  price  at  which  the  article  is  sold 
or  charged  to  the  distributing  corporation  is  no 
less  than  is  charged  to  the  independent  outside 


distributors  under  similar  conditions.  The  sell- 
ing corporation  is  liable  to  the  floor  tax  on  all 
articles  subject  to  tax  which  have  been  charged 
and  delivered  to  it  prior  to  October  4,  1917,  and 
thereafter  the  manufacturing  company  should 
pay  tax  upon  delivery  of  all  articles  to  the  sell- 
ing corporation  as  upon  sales,  the  price  fixed 
in  no  case  to  be  less  than  the  price  at  which 
the  taxable  article  is  sold  to  independent  dis- 
tributors under  similar  conditions. 

"Sections  400,  401  and  404  take  effect  on  the 
thirteenth  day  after  October  3,  viz.,  November 
2,  1917." 


$1,280,000  FOR  LIBERTY  LOAN 


Raised  by  the  Edison  Liberty  Loan  Club — Of- 
ficials, Dealers  and  Artists  Help 


The  Edison  Liberty  Loan  Club  raised  $1,- 
280,000  in  subscriptions  for  the  second  Liberty 
Loan  among  the  employes  of  Thos.  A.  Edison, 
Inc.,  due  largely  to  the  excellent  work  of  Chas. 
Edison,  chairman  of  the  executive  committee 
of  the  company,  assisted  by  C.  H.  Wilson,  vice- 
president  and  general  manager.  An  independ- 
ent drive  was  inaugurated  by  President  Wm. 
Maxwell,  while  attending  the  various  Edison 
conventions  in  the  West.  He  made  his  appeal 
through  the  mail,  through  Edison  artists,  and 
in  person,  and  reached  practically  a  million 
music  lovers  in  this  way. 

Among  the  Edison  artists  who  gave  great 
assistance  was  Arthur  Fields,  who  is  a  mem- 
ber of  the  Seventy-first  Regiment,  and  who, 
with  Leo.  Flatow,  secured  subscriptions  amount- 
ing to  $500,000.  Marie  Rappold  sold  $175,000 
worth  of  bonds  through  her  personal  efforts, 
and  many  Edison  dealers  also  co-operated  in 
making  the  sale  of  bonds  a  success. 


George  W.  Hopkins,  sales  manager  of  the  Co- 
lumbia Graphophone  Co.,  New  York,  was  one 
of  the  speakers  at  the  convention  of  the  Ad- 
vertising Affiliation  held  in  Rochester,  N.  Y.. 
last  week. 


No.  19.  Cabinet 
(DOUBLE  DOOR  FRONT) 
Made  especially  to  hold  the  Victor- Victrola,  No.  IX 


Trade  Winning 
Holiday  Outfits 

Salter  Cabinets,  made  to  harmonize 
with  portable  models  of  standard 
machines,  enable  you  to  offer 
your  trade  outfits  which  serve  to 
land  customers  who  would 
otherwise  escape. 


The  felt-lined  compartments  of  which 
we  are  the  originators  are  a  feature 
of  all  Salter  Cabinets.  Each  record 
has  a  compartment  to  itself,  is  thus 
protected  against  scratching,  breakage 
and  dust,  and  is  instantly  accessible. 


SEND    FOR  CATALOGS 

We  also  make  a  beautiful  line  of  sheet 
music  and  music  roll  cabinets. 

SALTER  MFG.  CO. 

337-49   N.  Oakley  Boulevard 

CHICAGO,  ILL. 


No.  111.    Cabinet  (Opened) 
For  Columbia  $50.00  Machine 
33yi  inches  high.    Top,  23  x  19  1  -  inches 
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The  Trade  In  Philadelphia  And  Locality 


100  Per  Cent  Victor  Record  Service 

FOR  ALL 

Dealers'  Christmas  Business 


WEYMANN 

VICTOR  WHOLESALERS 

1108  Chestnut  Street  Philadelphia,  Pa. 


Philadelphia,  Pa.,  November  7.— The  talking 
machine  business  in  Philadelphia  for  October, 
like  the  previous  months  of  the  year,  shows  a 
marked  improvement  over  last  year.  Not  ex- 
actly to  the  extent  of  several  of  the  other 
months  of  the  year,  but  the  dealers  attribute 
this  to  the  fact  that  the  crusade  for  the  second 
Liberty  Bond  took  the  attention  of  the  pur- 
chasers, as  well  as  much  of  their  available  cash, 
considerable,  they  believe,  of  which  would  have 
gone  into  talking  machines. 

The  supply  of  machines  and  records  came  in 
a  little  better  in  October,  and  while  it  was  not 
in  sufficient  quantity  to  fill  all  orders,  yet  it 
enabled  the  dealers  to  catch  up  somewhat  in 
their  unfilled  orders. 

A.  J.  Heath  Takes  Charge 

A.  J.  Heath,  the  new  Philadelphia  manager, 
has  assumed  full  charge  of  the  Pennsylvania 
Talking  Machine  Co.  For  the  past  three  years 
he  had  been  the  manager  of  the  Baltimore  and 
Washington  stores  of  the  Columbia  Phonograph 
Co.    He  came  to  Philadelphia  on  October  15. 

Mr.  Heath  received  his  first  training  in  Phila- 
delphia, when  Walter  L.  Eckhardt,  the  recent 
manager,  reorganized  the  Columbia  here  into 
the  Pennsylvania  Talking  Machine  Co.  He 
went  from  here  to  New  York  and  worked  out 
a  wholesale  department  in  that  city.  Three 
years  ago  he  went  to  Baltimore  after  operating 
one  of  the  largest  retail  shops  of  his  own  in 
Greater  New  York. 

Mr.  Heath  has  had  a  great  deal  of  experience 
in  the  wholesale  end  of  the  business.  W.  S. 
Parks,  formerly  Boston  manager  of  the  Colum- 
bia Co.,  has  taken  over  the  Baltimore  end  of 
the  business.  Mr.  Heath  says  that  his  aim  here 
will  "be  to  give  the  dealers  in  the  Philadelphia 
territory  the  very  best  service  that  it  is  possi- 
ble for  him  to  render. 

C.  S.  Keyes  is  now  covering  the  Pennsylvania 
district  outside  of  Philadelphia,  with  offices  with 
the  Pennsylvania  Co.  at  210  North  Broad  street. 
He  was  formerly  associated  with  Mr.  Heath  in 
Baltimore. 

W.  C.  Fuhri,  now  the  district  manager  of  all 
sections  as  far  South  as  Atlanta,  is  one  of  the 
oldest  talking  machine  men  in  the  district.  The 
Pennsylvania  Co.  have  been  enjoying  an  ex- 
ceptionally good  business,  and  they  have  ar- 


ranged to  considerably  enlarge  their  capacity 
for  the  carrying  of  more  records. 

■  J.  D.  Westervelt,  who  has  been  connected 
with  the  trade  promotion  end  of  the  business, 
will  hereafter  also  look  out  for  the  wholesale 
trade  in  this  city. 

Big  Institutions  Take  on  the  Dictaphone 
The  Dictaphone  business  of  the  Pennsylvania 
Co.  was  very  good  during  October,  and  showed 
a  considerable  increase  over  last  year,  but  not 
to  the  extent  of  previous  months.  Frank  Dorian, 
the  general  manager  of  the  Dictaphone,  was  a 
Philadelphia  visitor,  as  was  also  Nathan  Milnor, 
who  is  the  general  sales  manager  of  the  same 
company.  In  October  they  put  in  a  big  instal- 
lation with  the  Theodore  Presser  Co.,  also  an- 


other equipment  with  the  Westinghouse  Elec- 
tric Co.  A.  P.  Dillont,  recently  of  the  New 
York  sales  force,  has  joined  the"  Philadelphia 
force.  They  have  lost  two  of  their  men,  Frank 
Pierce  and  William  Page,  who  joined  the  army, 
and  W.  H.  Appleby,  who  went  into  the  navy. 
Liberty  Loan  Campaign  Disturbed  Trade 

The  Louis  Buehn  Co.  report  that,  while  they 
enjoyed  a  very  satisfactory  business  in  October, 
it  was  not  quite  as  large  as  in  September,  and 
attribute  it  to  the  large  amount  subscribed  here 
for  the  Liberty  Loan.  This  loan  had  the  ten- 
dency to  disturb  business  a  little  bit.  Neverthe- 
less the  Buehn  Co.  closed  a  mighty  fine  volume 
of  business,  although  machines  and  records  are 
not  coming  over  from  the  factory  as  fast  or  in 
as  large  quantities  as  they  would  like. 

Harry  H.  Troyer,  one  of  the  salesmen  at  the 
Buehn  house,  has  joined  the  army  and  expects 
to  leave  this  week  for  camp. 

Some  Visitors  Within  Our  Gates 

Among  the  talking  machine  visitors  in  town 
this  week  were:  W.  C.  Day,  Jr.,  of  the  Salis- 
bury Music  &  Specialty  Co.,  of  Salisbury,  Md. 
He  states  that  he  recently  added  another  booth 
to  his  talking  machine  department.  J.  J.  Kneiss, 
of  Mahanoy  City,  was  also  here,  and  Mr.  Fris- 
tine,  of  the  Stroudsburg  Music  Co.,  of  Strouds- 
burg,  Pa. 

'  Enthusiastic  Over  Business  and  Prospects 

T.  D.  W.  Connelly,  the  local  manager  of  the 
Sonora  Salon,  is  quite  enthusiastic  in  speaking 
of  the  business  his  firm  succeeded  in  doing  in 
Philadelphia  in  October.  He  says:  "Business  is 
great,  and  it  looks  as  if  they  were  going  to 
swamp  us  here.  We  had  a  dandy  month,  and 
the  month  of  November  is  starting  up  big,  and 
it  looks  as  if  the  holiday  business  was  going  to 
be  extremely  large.  The  orders  for  future  de- 
livery are  coming  over  every  day." 

"The  Sonora  here  will  begin  concertizing — two 
times  weekly — beginning  the  middle  of  this 
month.  Instead  of  the  Sonora  Shop  the  place 
will  hereafter  be  known  as  the  Sonora  Salon. 

Mr.  Connelly  is  so  well  satisfied  with  Phila- 
delphia that  he  has  purchased  the  home  in 
which  he  has  resided  since  he  came  here,  at 
5333  North  Camac  street,  in  Logan.  He  left 
Philadelphia  on  Saturday  evening  for  Minne- 
(Continiied  on  page  38) 
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PENN  POINTS 


Victor  Jobber  Service  we  believe 
attains  perfection  only  when  to  the 
rapid  and  efficient  handling  of  all 
orders  there  is  added  a  personal 
interest  which  spells  increased 
record  sales  for  every  dealer  mem- 
ber of  a  Victor  Jobber's  clientele. 


PENN  PHONOGRAPH  CO. 

17  South  9th  Street  PHILADELPHIA,  PA. 


Established  1898 
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A.  Baker  Helps  with 
Wheatless  Days  * 

R.  Butcher  Helps  ^ 

with  MeatlessDays 

but  there  is  NO  HELP 
FROM  YOU  with 
profitless  Days  ► 

"Business  as  Usual"  is  what  helps  our 
country,  and  with  tremendous  demand  for  music 

coming  with  the  holiday  season,  your  stock  of  Victor 
Records  is  profit  insurance.    Now  is  the  time  that 

BUEHN  SERVICE 
on  VICTOR  RECORDS 

works  to  its  best  advantage  for  your  benefit.  You  remember  how  Buehn  Service 
pioneered  the  way  for  "Victor  Exclusively,"  then  "Wholesale  Exclusively' 
and  "Record  Service  Conclusively."  We  have  specialized  on  Victor  Record 
deliveries  for  years  and  our  system  of  ordering  and  delivering  is  handled  by 
"train  dispatching"  methods.  Every  possible  effort,  mental  or  financial,  is  at  your 
command  for  helping  you  to  round  out  the  two  busiest  months  of  extreme  profit. 

Buehn  Service  actually  helps  you  to  ORDER  RIGHT  and  is  for  you,  first  and  last. 

The  Louis  Buehn  Company 

VICTOR  DISTRIBUTORS 

PHILADELPHIA 
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THE  TRADE  IN  PHILADELPHIA 

(Continued  from  page  36) 

apolis  with  Mrs.  Connelly  to  assist  in  the  Min- 
neapolis Drug  Co.'s  inauguration  of  the  Sonora 
department.  This  company  will  devote  one  en- 
tire floor  to  the  handling  of  the  Sonora. 
Philadelphia  Pathephone  Co.'s  New  Quarters 
A  large  corps  of  working  men  are  employed 
almost  day  and  night  in  rushing  the  new  Phila- 
delphia warerooms  of  the  Philadelphia  Pathe- 
phone Co.  to  completion,  at  1026  Chestnut  street. 
The  place  will  be  known  as  the  Philadelphia 
Pathe  Shop.  The  main  first-floor  wareroom  is 
235  feet  deep  and  a  little  more  than  twenty  feet 
wide.  On  either  side  of  the  entrance  are  two 
attractive  windows  for  display. 

It  is  the  intention  of' Walter  L.  Eckhardt  to 
make  the  Pathe  Shop  the  most  complete  and 
thoroughly  organized  talking  machine  institu- 
tion possible.  Everything  will  be  done  for  the 
comfort  and  convenience  of  the  patrons,  and 
ample  facilities  for  the  conducting  of  their 
business  has  been  given  every  possible  consid- 
eration. 

Mr.  Eckhardt  says:  "We  are  to  devote  a 
special  department  for  the  education  and  de- 
velopment of  the  dealer  in  order  that  he  will 
cash  in  100  per  cent,  on  his  efforts.  As  soon 
as  my  house  is  in  complete  order  I  will  person- 
ally devote  my  time  to  the  dealer,  to  give  him 
the  benefit  of  all  that  has  come  before  that  has 
proved  beneficial  in  the  sale  and  the  conduct- 
ing of  the  talking  machine  business  in  gen- 
eral. They  will  be  lives  ones,  from  every  view- 
point, if  they  will  follow  our  advice  and  in- 
structions, and  thereby  secure  full  measure  of 
benefit  from  our  policies. 

The  front  of  the  Pathe  Shop  will  be  arranged 
into  a  magnificent  foyer  entrance.  The  walls 
will  be  paneled  in  quartered  oak,  and  patrons 
will  pass  from  this  foyer  through  a  handsome  art 
screen,  the  width  of  the  store,  between  a  num- 
ber of  booths  and  offices.  On  one  side  will 
be  the  head  sales  offices.  The  record  service 
department  is  to  be  placed  "midstream"  with 


the  booths  on  either  side.  Back  of  these  will 
be  the  working  staff  and  organization  and  the 
local  manager,  and  immediately  in  the  rear  of 
these  officers  will  be  the  wholesale  waiting 
rooms,  about  150  feet  from  the  entrance,  and 
immediately  behind  this  is  to  be  the  general 
wholesale  display  and  trade  department.  The 
wholesale  stock  and  equipment  is  to  be  located 
in  the  basement  which  is  well  fitted  for  such  a 
purpose. 

Already  Mr.  Eckhardt  has  a  stock  of  upwards 
of  1,000  Pathe  machines  in  this  basement,  as  well 
as  a  large  and  carefully  arranged  wholesale  rec- 
ord department.  The  floor  space  of  the  entire 
establishment  will  cover  12,000  square  feet.  The 
color  scheme  of  the  entire  place  will  be  most 
effective  and  the  electric  lighting  unique. 

Even  in  their  present  unfinished  state  the 
Pathe  Shop  has  been  doing  a  very  satisfac- 
tory business.  They  are  filling  orders  daily 
and  with  quick  dispatch.  Associated  with  Mr. 
Eckhardt  are  C.  S.  Tay,  who  was  his  assistant 
as  head  of  the  Pennsylvania  Talking  Machine 
Co.;  H.  A.  Pope,  C.  W.  Flood,  Hal  Dorian,  E. 
P.  Burrelli  and  D.  A.  Morris.  The  retail  de- 
partment will  be  under  the  direction  of  Joseph 
Piacentini,  form.erly  proprietor  of  the  Grafo- 
nola  Parlors  at  Atlantic  City.  He  is  a  thorough 
musician  and  for  eleven  years  was  a  member  of 
Vessella's  Band. 

November  Opens  Well  With  Penn  Co. 

The  Penn  Phonograph  Co.  closed  a  most 
satisfactory  business  in  October.  As  to  ma- 
chines the  shipments  were  not  up  to  expec- 
tations, but  the  record  business  was  simply 
phenomenal  and  their  business  showed  no  loss 
in  the  gross'amount.  November  has  opened  up 
very  well  with  them,  and  their  road  force  are 
sending  in  very  encouraging  reports  as  to  the 
conditions  in  their  various  sections.  Mr.  Barn- 
hill  was  home  several  days  with  a  bad  cold,  but 
was  back  at  his  desk  on  Monday  of  this  week. 
The  Weymanns  Join  the  Colors 

H.  A.  Weymann  &  Son  report  that  the  ma- 
chine shipments  in  October  were  more  satis- 
factory than  the  previous  months,  and  that  the 


situation  is  clearing  up.  H.  Powers  Weymann 
left  this  week  for  Camp  Meade,  his  brother  hav- 
ing recently  joined  the  navy.  H.  Powers  Wey- 
mann conducts  a  branch  store  at  Broad  and 
Erie  avenue. 


REMODEL  QUARTERS  IN'CRESTON,  I  A. 

McGregor  Bros.  &  Coen,  Victor  Dealers,  Now 
Have  a  Model  Establishment 


Creston,  Ia.,  November  5. — McGregor  Bros.  & 
Coen,  progressive  talking  machine  dealers  of 
the  South,  have  just  had  their  department  en- 


Partial  View  of  Display  Room 

tirely  remodeled  and  now  have  a  most  attrac- 
tive store  in  every  particular,  as  will  be  seen 
from  the  accompanying  illustration.  The  com- 
pany carries  a  complete  stock  of  both  machines 
and  records,  and  has  developed  a  most  satis- 
factory business  which  is  expanding  steadily. 
A  wide  territory  is  covered  and  the  general 
prosperity  of  the  farming  element  at  this  time 
is  making  itself  felt  distinctly  in  the  business 
generally. 


NOW  COMES  THE  SHELL=0=PH0NE 

The  Shell-O-Phone  Talking  Machine  Co.  has 
been  incorporated  under  the  laws  of  Delaware, 
with  a  capital  stock  of  $1,000,000,  the  incorpora- 
tors being  C.  R.  Rimlinger,  M.  M.  Clancy  and 
Clement  M.  Enger. 


When  the  rush  is  on  for  phonographs 
and  records,  don't  be  without 


STEEL  NEEDLES 


As  the  leading  jobbers  in  this  line,  WC  Can  deliver  the  CfOOilS. 

ASK  FOR  OUR  PRICES. 

We  can  offer  SAPPHIRE  NEEDLES  at  old  prices,  while 
present  stock  lasts.      New    supply  will  cost  much  more. 


SELLING  AGENTS 


MAGNEDO  NEEDLES 

"The  Steel  Needle  With  the  Gold  Finish" 


PLAZA  MUSIC  CO. 


18  West  20th  St. 


New  York 


Model  No  AS. 


Model  No-  7- 


Supplement — The  Talking  Machine  World,  November  15,  1917 
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istinction 

are  all  embraced  in  the  new  Cowan  Classique 
Gramophone.  A  truly  artistic  musical  instrument, 
such  as  is  wanted  and  required  in  the  home  of 
culture  and  refinement. 

After  twelve  months  of  unremitting  toil,  design- 
ing, playing,  testing  and  perfecting,  a  new  and 
absolutely  perfect  phonograph  has  been  developed 
— one  which  is  admittedly  in  a  class  by  itself.  A 

phonograph    made    in    our    own    shops  not  an 

assembled  product.  The  tone  is  marvelous  and 
unequaled,  and  the  many  unique  and  patented 
features  combine  to  make  this  instrument  nothing 
short  of  musically  perfect. 

In  every  sense  and  from  every  viewpoint  the 

"Cowan  Classique" 

marks  the  advent  of  a  DISTINGUISHED  phono- 
graph. 

Each  instrument  is  equipped  with  our  own 
patented  tone  arm  and  perfected  sound  box — one 
which  reproduces  all  disc  records  and  gives  a  soft, 

round,   mellow   tone  a   distinct   feature  with  this 

instrument  and  a  great  advance  over  anything  here- 
tofore offered  to  the  public. 

The  method  of  tone  control  is  a  component  part 
of  the  throat  and  sound  chamber,  and  is  absolutely 
perfect  and  simple  in  operation. 

The  spring  motor  is  of  absolute  precision,  and  is 
equipped  with  a  perfect  speed  indicator  properly 
registering  the  turn  table  revolutions.  The  turn 
table  is  of  hard  rubber,  true  running  and  in  har- 
mony with  the  instrument.  All  the  equipment 
throughout  is  of  the  highest  grade  and  unequivo- 
cally guaranteed. 

The  cabinet  work  is  made  by  recognized  leaders 
in  the  manufacture  of  fine  period  furniture  for  over 
twenty-five  years. 

Distributor  and   Dealer   contracts   now  ready  

also  catalogue. 

=  The  Classique  = 
Phonograph  Corporation 

401-405  N.  Lincoln  St. 
Chicago,  111. 

MANUFACTURERS     OF    FINE  GRAMOPHONES 


Model  No.  8. 


Model  No.  2- 


Model  No.11. 


Model  No  \2 


Model  No.  3 


Model  NoZl 
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Happenings  in  the  Dominion  of  Canada 


TALKING  MACHINE  TRADE  MOST  ACTIVE  IN  TORONTO 


R.  S.  Williams  &  Sons'  Sales  Contest — Musical 
Phonographs — C.  J.  Pott  Attends  Meeting  of 


Merchandise  Sales  Co.  Distributor  for  Brunswick 
Heineman  Managers — Other  Interesting  News 


Toronto,  Ont.,  November  8.— The  R.  S.  Will- 
iams &  Sons,  Ltd.,  held  a  sales  contest  for  the 
phonograph  and  piano  departments  during  the 
summer  months  that  succeeded  in  stimulating 
the  efforts  of  the  staff  and  was  a  source  of  much 
friendly  rivalry  and  inspiration.  The  last  year's 
business  of  these  departments  were  taken  as  a 
quota  of  this  year,  and  for  each  1  per  cent,  of 
this  business  secured  the  department  was  given 
one  point.  The  race  was  broken  up  into  three 
"heats"  of  one  month  each,  and  each  week  a 
bulletin  was  sent  out  showing  the  standing  of 
the  month  as  well  as  the  three  months.  To- 
ronto won  the  piano  contest  with  141  points, 
while  Hamilton  won  the  phonograph  contest 
with  176  points,  and  as  Gordon  Gray,  the  Ham- 
ilton phonograph  manager,  is  the  youngest 
manager  on  the  Williams  staff,  it  was  a  dis- 
tinct feather  in  his  cap. 

Musical  Merchandise  Sales  Co.,  sole  Canadian 
distributors  of  Brunswick  phonographs,  have 
opened  up  quarters  in  the  Excelsior  Life  Build- 
ing in  this  city.  They  will  carry  samples  of  the 
complete  line  of  Brunswick  phonographs.  Mr. 
Feet,  who  has  been  connected  with  the  Bruns- 
wick in  the  United  States,  joins  the  staff  of 
Musical  Merchandise  Sales  Co.  to  look  after  the 
interests  of  Brunswick,  and  visiting  dealers  when 
in  town  can  inspect  the  line  at  the  address  given. 
The  company  now  announce  Brunswick  records, 
of  which  a  catalog  of  some  five  hundred  num- 
bers is  available.  These  are  the  "hill-and-dale" 
type,  and  the  list  is  being  added  to  each  month. 

The  Canadian  Symphonola  Co.,  Ltd.,  announce 
the  addition  of  another  model  to  their  line  of 
phonographs.  This  is  designated  Style  "C" 
special,  and  retails  at  $64  in  fumed  oak  and  $67 
in  mahogany. 

George  H.  Honsberger,  assistant  manager  of 
Pathe  Freres,  has  completed  a  tour  of  country 
fairs  throughout  Ontario  with  good  success  in 
assisting  dealers  and  opening  up  new  agencies. 

J.  A.  Moore,  of  Musical  Instruments,  Ltd., 
manufacturers  of  the  Cecilian  Concertphone,  has 
returned  from  a  visit  to  such  industrial  centers 
as  Boston,  Worcester  and  other  Eastern  States 
points.  Among  the  supply  houses  visited  by 
Mr.  Moore  Canada  was  enthusiastically  heralded 
as  the  country  with  the  greatest  future.  Be- 
cause of  the  conviction  that  Canada  is  destined 
for  great  possibilities  commercially  a  number  of 
firms  called  upon  by  Mr.  Moore  propose  estab- 
lishing branch  factories  in  Canada. 

The  Home  Outfitting  Co.,  Hamilton,  have 
opened  up  a  branch  store  on  James  street  North, 
for  the  exclusive  sale  of  Pathe  lines.  This  is 
in  addition  to  their  main  store,  where  the  Pathe 
department  is  a  strong  feature. 

Jury  &  Lovell,  of  Oshawa,  have  extended  their 
Pathe  business  to  their  Bowmanville  store.  In 
the  latter  place  they  have  opened  up  a  complete 
department.  The  Pathe  division  of  the  Jury  & 
Lovell  business  in  both  places  is  in  charge  of 
Mr.  Levoie. 

In  phonographs  Mr.  Willis,  manager  of  the 
Percival  Piano  Co.,  Ottawa  and  Merrickville, 
Ont.,  states  that  they  will  carry  Columbia,  Starr, 
Plionola,  Sonophone  and  other  makes,  as  well 
as  records.  Demonstrating  rooms  are  being  jn- 
stalled  to  make  the  salesrooms  complete  and 
up-to-date. 

As  a  result  of  the  burning  of  the  Toronto- 
Hydro-Electric  shop  several  thousand  dollars' 
damage  was  done  to  the  building  and  stock  of 
Mason  &  Risch,  Ltd.,  next  door.  Water  flooded 
the  basement  of  the  Mason  &  Risch  Building, 
making  their  Victrola  department  untenable  and 
destroying  thousands  of  records.  Besides  the 
damage  to  goods,  it  was  necessary  to  complete- 
ly close  the  department  for  several  days  to  the 
great  disappointment  of  many  customers. 


C.  J.  Pott,  sales  manager  for  Canada  of  the 
Otto  Heineman  Phonograph  Supply  Co.,  has 
returned  to  Toronto  from  a  visit  to  the  factory 
at  Elyria  and  the  firm's  headquarters  in  New 
York.  The  occasion  Iwas  a  meeting  of  all  the 
branch  managers,  with  the  president  of  the  com- 
pany. Mr.  Pott  has  added  to  his  staff  two  men 
from  the  factory  to  facilitate  service  and  ship- 
ments in  Canada.  Additional  wareroom  space 
has  also  been  added  here.  Another  addition 
with  a  view  to  better  service  is  a  motor  car, 
which  Mr.  Pott  already  drives  with  all  the  skill 
and  speed  of  a  veteran. 

On  a  recent  visit  to  Canadian  points  Thomas 
O'Grady,  of  the  sales  department  of  Lyraphone 
Co.  of  America,  New  York,  arranged  with  the- 
phonograph  division  of  George  McLagan  Fur- 
niture Co.,  L^d.,  Stratford,  to  distribute  Lyric 
records  in  Canada. 

Russell  L.  Teeple,  of  the  phonograph  division 
of  the  George  McLagan  Furniture  Co.,  Ltd., 
Stratford,  was  a  recent  visitor  to  New  York. 

A  retail  department  has  been  opened  up  in 
their  premises  in  the  Ryrie  Building,  Toronto, 
by  I.  Montagnes  &  Co.,  Canadian  distributors 
of  the  Sonora  line.  Harry  R.  Braid,  well 
known  in  talking  machine  circles,  is  in  charge 
of  this  new  department.  Mr.  Braid  returned 
from  Montreal,  where  he  was  manager  for  Lay- 
ton    Bros,    phonograph    branch,    to    open  up 


Messrs.  Montagnes  &  Co.'s  new  department.  H. 
V.  Kautzman,  formerly  manager  of  the  Mason 
&  Risch  Victrola  department  in  Toronto,  has 
also  joined  the  Montagnes  firm,  and  is  engaged 
with  their  new  retail'  branch.  Already  the  firm 
report  considerable  success  in  inducing  people 
to  call  at  the  Sonora  retail  studios,  as  this 
branch  is  designated,  located  on  the  third  floor. 

H.  L.  Hewson,  of  H.  L.  Hewson  &  Son, 
Amherst,  N.  S.,  Pathe  distributors  in  the  Mari- 
time Provinces,  visited  the  headquarters  of 
Pathe  Freres  Phonograph  Co.  in  Toronto  re- 
cently. Mr.  Hewson  reports  that  fall  busi- 
ness has  opened  up  well. 

New  folders  are  being  issued  by  I.  Montagnes 
&  Co.,  Canadian  distributors  of  the  Sonora 
line  of  phonographs,  showing  revised  prices.  In 
accordance  with  price  changes  in  the  United 
States  a  new  list  was  made  effective  in  this  coun- 
try commencing  October  1,  which  shows  ad- 
vances in  the  selling  prices  of  five  models,  the 
remaining  of  the  range  showing  no  changes. 
The  types  with  new  prices  are:  Troubador, 
$110;  Imperial,  $150;  Laureate,  $280;  Grand, 
$350;  Invincible,  $500. 

G.  Clay  Cox,  of  J.  W.  Martin  &  Bro.,  Stein- 
way  dealers,  Rochester,  N.  Y.,  visited  a  number 
of  Canadian  dealers  during  the  month.  The  visit 
of  Mr.  Cox  was  in  connection  with  his  invention 
of  a  phonograph  to  be  installed  in  a  piano.  Mr. 
Cox  also  has  an  electric  motor  for  talking  ma- 
chines that  he  is  considering  putting  on  the  Ca- 
nadian market.  He  was  well  received  wherever 
he  visited. 


EDISON  TONE  TEST  IN  MONTREAL  ATTRACTS  CROWDS 

Critic  of  Leading  Paper  Speaks  of  Novel  Entertainment — New  Quarters  for  Goodwin's,  Ltd. — 
Ricardo  Co.  to  Make  Phonographs — New  Pathe  Agent  in  Sherbrooke — Dollar  Day  Featured 


Montreal,  Que.,  November  6. — The  Gazette 
reporting  the  Edison  tone  test  recital  recently 
held  in  this  city,  said  in  part:  "A  large  and 
interested  audience  at  the  ballroom  of  the  Ritz- 
Carlton  Hotel  last  evening  enjoyed  a  'tone  test' 
recital  by  Miss  Marie  Morrissey,  the  American 
contralto,  and  Philip  Scheib,  violinist,  with  the 
Edison  Diamond  Disc  phonograph.  The  re- 
cital was  of  a  kind  entirely  new  to  Montreal 
audiences,  the  artists  engaging  in  solos  with  the 
instrument,  then  varying  to  songs  in  which  at 
times  the  artist  sang  or  played,  at  times  the  in- 
strument, while  again  the  artists  actually  played 
or  sang  duets  with  themselves.  The  whole 
program  proved  a  novel  entertainment,  and  the 
capacities  of  the  machine  in  creating  the  subtle 
atmospheric  qualities  of  music  amazed.  At 
times  it  was  quite  impossible  to  say  whether  the 
artist  or  the  machine  was  playing  or  singing. 
During  the  evening  Miss  Morrisey  was  pre- 
sented with  a  beautiful  bouquet  of  roses." 

Goodwin's,  Ltd.,  of  this  city,  have  re- 
moved their  Edison  department  to  its  new  home 
on  the  'second  floor  of  their  building.  A  rep- 
resentative of  Thomas  A.  Edison,  Inc.,  has  pro- 
nounced the  suite  of  individual  concert  and 
showrooms  to  be  the  finest  on  the  continent 
outside  of  an  establishment  for  the  exclusive 
sale  of  phonographs  and  talking  machines. 

The  Ricardo  Gramophone  Co.,  Montreal,  has 


been  incorporated  to  manufacture  and  deal  in 
phonographs.  Capital,  $20,000.  The  incor- 
porators are:  Ricardo  Lefebvre,  manufacturer; 
Gustave  Durand.  advocate;  Amanda  Clermont, 
clerk;  J-Emanuel  Gagne,  physician,  and  Orphyre 
Lefebvre,  painter,  of  Montreal. 
.  Arthur  Blouin,  191  Wellington  street,  Sher- 
brooke, Quebec,  has  been  appointed  sole  Pathe 
representative  in  that  city. 

"Down  in  New  Glasgow,  N.  S.,  the  merchants 
had  a  'dollar  day"  not  long  ago.  This,  of 
course,  means  that  they  featured  goods  which 
could  be  combined  and  sold  at  $1  in  all  lines 
and  induced  people  from  surrounding  towns  and 
country  to  visit  their  town  on  that  day,  and 
boosted  jt  to  a  large  extent,  making  a  profitable 
thing  for  everybody. 

"Sam  Eastwood,  of  New  Glasgow,  handles 
Victrolas,  and  pushes  them  extensively,"  says 
"His  Master's  Voice"  bulletin.  "He  could  not 
offer  any  combination  of  Victrolas  for  $1,  and 
it  was  up  to  him  to  take  advantage  of  the  town's 
Dollar  Day.     He  did  it  most  effectively. 

"He  hired  a  hall,  and  made  a  good  showing 
of  instruments  and  records  therein,  artistically 
arranged,  and  posted  invitations  to  people.  He 
issued  attractive  little  dodgers,  giving  the  pro- 
gram of  records  to  be  rendered  by  such  famous 
artists,  as  Caruso,  Tetrazzini,  Melba,  etc.,  and 
(Continued  on  page  42) 


Talking  Machine  Supplies 
and  Repair  Parts 

SPECIALTIES: — SPRINGS,  SOUND  BOX  PARTS, 
NEEDLES 
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MONTVALE,  NEW  JERSEY 
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THE  UNICO  SYSTEM 

INSTALL  UNICO  EQUIPMENT  FOR  HOLIDAY  TRADE 


Unico  D 
Constructi 


Neal,  Clark  &  Neal  Co.— Unico  Installation,  1913 


OUR  YEARS  AGO 
Neal,  Clark  &■  Neal  Com- 
pany, Buffalo,  N.  Y.,  installed  a 
complete  Unico  Department  of  Seven 
Demonstrating  Rooms,  Record  Stock 
Pvooms,  Offices,  Wainscot,  Ceiling 
Decorations,  etc.,  in  Unico  Design 
Number  Two.  The  illustration  at 
upper  left  indicates  the  Efficiency  of 
this  1913  Installation  of 

THE  UNICO  SYSTEM 


Neal,  Clark  &  Neal  Co.— Unico  Installation,  1917 


OU  CAN  DEVELOP  THE 
most  profitable  Talking 
Machine  Business  in  Your  territory 
through  The  Unico  System.  Neal, 
Clark  &-  Neal  Company  now  require 
21  Demonstrating  Rooms,  an  increase 
of  300  per  cent.  We  can  refer  to  hun- 
dreds  of  examples  of  similar  growth. 
What  is  now  the  largest  Retail 
Talking  Machine  Department  in  the 
World  made  an  initial  installation  of 
eight  Unico  Rooms  in  1915.  Successive 
installations  have  increased  this  De- 
partment to  seventy-nine  Rooms. 


THE  UNIT  CONST 


RAYBURN  CLARK  SI 
121-131  Sooth  Thirty-first  Street 
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THE  SALES  BUILDER 

WE  CAN  SHIP  PROMPTLY  FROM  STOCK 


OUR  YEARS'  GROWTH 
experienced  by  Neal,  Clark 
&■  Neal  Company  in  their  original 
Unico  Department  has  made  necessary 
one  of  the  largest  and  best  equipped 
Talking  Machine  Establishments  in 
the  Country,  executed  throughout  in 
special  Unico  Adam  Style.  Similar 
growth  and  development  have  been 
experienced  by  prominent  dealers  in 
all  sections  of  the  Country  through 

THE  UNICO  SYSTEM 


W  E  CAN  HELP  YOU,  AS 
we  have  helped  hundreds 
of  other  dealers,  by  planning  and 
executing  for  you  a  Department 
which  will  give  your  Establishment 
the  recognized  leadership  in  your 
community.  Consult  us  at  once  as 
to  this  planning  service.  Make  your 
preparations  Now  to  assume  this 
leadership  with  the  advent  of  the 
New  Year.  The  Unico  System  will 
Double  your  sales. 


mON  COMPANY 

i,  President 

■HLADELPHIA,  U.  S.  A. 


WRITE  TO-DAY 


Neal,  Clark  &  Neal  Co.— Unico  Installation,  1917 
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Neal,  Clark  &  Neal  Co.— Unico  Installation,  1917 


Neal,  Clark  &  Neal  Co.— Unico  Installation,  1917 
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TRADE  CONDITIONS  IN  THE  DOMINION  OF  CANADA— (Continued  from  page  39) 


used  columns  of  the  local  newspapers  boosting 
the  concert,  and  asked  everybody  to  come  in  and 
sit  down,  as  the  concert  was  free. 

"His  experience  was  most  satisfactory  indeed, 
as  a  lot  of  people  came  in  and  thoroughly  en- 
joyed the  concert,  and  he  sold  a  good  many  ma- 
chines and  a  large  number  of  records  as  a  re- 
sult. He  was  so  pleased -with  the  result  that 
he  wrote  specially  asking  that  the  information 
be  passed  on  to  other  dealers,  which  we  most 
gladly  do,  and  know  that  everyone  will  take  ad- 
vantage of  it." 

The  first  Pathe  recital  in  Halifax,  N.  S.,  dem- 
onstrating the  Pathephone  took  place  in  that 
city  recently.  The  Nova  Scotia  Furnishing  Co., 
Ltd.,  in  whose  premises  the  recital  was  fea- 


tured, report  a  number  of  sales  of  high-priced 
instruments  and  numerous  inquiries  following 
the  recital. 

Almy's,  Ltd.,  are  selling  large  quantities  of 
seven-inch  double  discs  Emerson  records,  which 
retail  in  Canada  at  35  cents. 

At  714  Mount  Royal  avenue  has  been  opened 
the  Mount  Royal  Exchange,  for  the  exchanging 
of  records. 

By  special  arrangement  between  Do  Monts 
Chapter  I.  O.  D.  E.  and  the  Edison  Labora- 
tories, Miss  Marie  Morrissey,  contralto,  as- 
sisted by  Philip  Sheib,  violinist,  recently  ap- 
peared at  the  Imperial  Theatre,  St.  John,  N.  B., 
an  admission  fee  of  25  cents  was  charged  and 
the  proceeds  went  for  patriotic  purposes. 


ONTARIO  NEWS  BRIEFLETS 

W.  R.  Hamilton  Tells  How  Jewelry  Dealer  May 
Benefit  Through  Handling  Talkers — Edison 
Dealers  Feature  Edison  Week — Victrola  Re- 
citals at  Heintzman  Hall — News  of  Impor- 
tance From  Kingston  and  Other  Points 


W.  R.  Hamilton,  of  Grand  Valley,  Ont.,  who 
is  an  old-time  jewelry  man,  is  quite  enthusiastic 
about  the  talking  machine  as  an  accession  to 
his  business,  and  believes  that  where  these  in- 
struments are  pushed  intelligently  and  enthusi- 
astically, the  best  possible  results  accrue  in  a 
business  way.  He  believes,  however,  that  suc- 
cess cannot  be  won  unless  the  talking  machine 
is  presented  correctly  through  proper  store 
equipment  and  salesmanship. 

The  Home  Outfitting  Co.,  Ltd.,  of  Hamilton, 
Ont.,  recently  opened  a  branch  store  at  77 
James  street,  North,  with  a  full  line  of  Pathe- 
phones  and  records.  This  is  known  as  Pathe 
Store  No.  2,  as  this  company  also  conduct  an 
establishment  at  170-178  King  street,  East.  -  The 
new  store  is  handsomely  fitted  out. 

In  commemoration  of  Edison  Week  and  in 
honor  to  Mr.  Edison  special  concerts  on  the 
New  Edison  were  held  featuring  the  New  Dia- 
mond Edison  Disc  phonograph  at  the  follow- 
ing places  in  Hamilton,  Ont.:  Lyric  Theatre, 
Red  Cross  Lunch  Room  Royal,  Connaught  Ho- 
tel, McLaughlin  Carriage  Co.  (Motor  Show). 
These  demonstrations  were  in  addition  to  those 
at  the  credited  representatives  of  the  Edison 
Co. 

The  Old  Reliable  Percival  Co.,  154  Bank  street, 
Ottawa,  Ont.,  and  Merrickville,  Ont.,  are  do- 
ing a  large  phonograph  business. 


The  New  Edison  Diamond  Disc  phonograph 
was  lately  demonstrated  by  Glen  Ellison  to  a 
large  audience  at  the  Conservatory  of  Music, 
Hamilton,  Ont. 

At  Heintzman  Hall  Saturday  afternoon,  Oc- 
tober 13,  saw  the  first  of  Heintzman  &  Co.,  Ltd., 
free  Victrola  recitals  for  the  winter  season. 
Marley  Sherris,  Toronto's  favorite  baritone,  was 
an  added  attraction.  The  Victrola  program  in- 
cludes selections  by  all  the  leading  Victor  artists. 
These  popular  Victrola  "recitals  will  be  featured 
every  Saturday  afternoon  until  the  close  of  the 
winter  season. 

R.  F.  Wilks  &  Co.,  Pathe  Parlors,  11  Bloor 
street,  East,  Toronto,  recently  advertised  their 
address  as  75  Golden  Steps  from  Yonge  street 
to  the  Red  Rooster. 

R.  J.  Rodger,  132  Princess  street,  Kingston, 
Ont.,  has  taken  on  the  representation  of  the 
Aeolian-Vocalion. 

T.  F.  Harrison  Co.,  Ltd.,  229-237  Princess 
street,  Kingston,  Ont.,  have  opened  up  with  a 
complete  line  of  His  Master's  Voice  products 
and  will  carry  a  large  stock  of  Victrolas  and 
Victor  records. 


BIG  BUYERSjOF  RECORDS 

Canada's  Foreign  Population  Revel  in  Good 
Music  Through  "Talker"  Records — Some 
News  of  Interest  From  Trade  in  Winnipeg 


Winnipeg,  Man.,  November  5. — In  an  article 
on  how  Immigration  Helped  Music,  the  music 
editor  of  the  Edmonton  Journal  referring  to 
Western  Canada,  says  in  part:  It  astonishes 
one  who  has  not  had  occasion  to  know  to 
learn  to  what  extent  our  foreign  population  are 


From 
$45  to  $225 


RADIVARA 

KNOWN  FOR  TONE' 
THE  MASTER 


Instrument  of  the  20th  Century  ^ 

Compare  all  other  makes  of  present-  |||p 
day  phonographs  with  the  Stradivara 
and  you  will  easily  learn  why  it  is 
marvelously  superior. 

Stradivara  is  made  complete  in  ONE  FACTORY. 
Not  assembled  in  furniture  factories 

It  is  the  only  phonograph  in  the  world  that  contains  a 
spruce  sound  board,  being  built  on  the  principle  of  the 
piano  and  violin  This  high-grade  phonograph  truly 
reflects  the  genius  of  the  world's  greatest  violin  maker. 

All  machines  equipped  with  automatic  stop 

7  MODELS  FROM  $45  TO  $225 


Special  Notice 


TO  WIDE  AWAKE  DEALERS 

STRADIVARA  is  absolutely  the  last  word  in  phonograph  tone  perfection. 
Our  competitors  actually  admit  its  superior  tone. 

Selling  is  exceptionally  strong  in  the  trade — our  dealers  report  good  busi- 
ness. Are  you  a  STRADIVARA  dealer?  If  not,  write  for  the  most  liberal 
discount  proposition  ever  offered.    SEND  FOR  IT  TODAY. 


BIG 
PROFITS 


SCHILLING  PIANO  CO.,  Inc. 

Wholesale  Distributors 
112  WEST  23d  STREET,  NEW  YORK 


REPEAT 
ORDERS 


purchasers  of  talking  machine  records.  Many 
of  them  delight  in  the  opera  records.  Their 
children  soak  up  the  musical  training  the  pub- 
lic schools  give  like  a  large  sponge  in  a  drib- 
ble of  water.  If  the  greatness  of  Canada's 
future  lies  to  a  very  substantial  extent  in  the 
new  citizenship  molded  from  a  fusion  of  tem- 
peraments, then  to  the  rank  and  file  of  our  for- 
eigners will  much  credit  be  due  for  the  intro- 
duction of  more  music  among  the  masses. 

The  music  critic  of  the  Manitoba  Free  Press, 
Winnipeg,  commenting  upon  Miss  Ellerman's 
recent  appearance  in  that  city,  in  an  Edison  tone 
test  recital,  said:  "Miss  Ellerman  sang  in 
unison  and  alternated  with  her  own  voice  as 
reproduced  by  the  Edison  phonograph.  It  was 
practically  impossible  to  tell  when  she  stopped 
and  the  phonograph  began,  except  by  watching 
the  motion  of  her  lips,  proving  beyond  the 
shadow  of  a  doubt  that  Edison  has  at  last  mas- 
tered the  science  of  recreating  the  human  voice. 
The  problem  of  music  in  the  home  is  solved 
when  the  singing  of  a  great  artist  is  made  pos- 
sible by  an  instrument  that  does  not  betray  it- 
self in  the  very  presence  of  the  artist  herself." 

"Business  is  certainly  increasing  with  us,  being 
away  in  advance  of  volume  to  date  over  the  cor- 
responding period  a  year  ago,"  said  Robert  Shaw, 
manager  of  the  Columbia  department  of  the 
Western  Fancy  Goods  Co.  Machines  are  com- 
ing in  freely,  but  the  receipt  of  records  is  a 
bit  slow. 

H.  L.  Conlin,  manager  of  the  Western  Gramo- 
phone Co.,  Ltd.,  is  at  present  on  a  business  trip 
throughout  the  West. 

A  decided  increase  in  record  sales  is  a  fea- 
ture of  the  month's  business  closed  by  Babson 
Bros.,  Edison  dealers.  This  firm  put  on  an 
Edison  tone  test  with  the  assistance  of  Miss 
Christine  Miller,  from  which  they  report  good 
results. 

The  Winnipeg  Piano  Co.  report  sales  and  col- 
lections improving.  Good  results  came  from 
the  tone  test  of  Miss  Amie  Ellerman  held  here 
recently  in  the  interests  of  the  Edison  phono- 
graph. 

Owing  to  ill  health  G.  H.  Rife,  of  Brandon, 
Man.,  wholesale  representative  for  Columbia 
Grafonolas  and  records,  announces  that  he  is 
leaving  for  Long  Beach,  Cal. 

Cross  Goulding  and  Skinner,  Ltd.,  Winnipeg, 
Man.,  have  added  the  Brunswick  phonograph  to 
their  list  of  agencies. 


DEMONSTRATION  RECORD  POPULAR 

The  Emerson  Phonograph  Co.,  New  York,  has 
just  issued  a  very  interesting  demonstration  rec- 
ord which  has  been  sent  broadcast  to  Emerson 
dealers  throughout  the  country  This  record 
is  being  used  to  excellent  advantage,  and.  many 
Emerson  dealers  have  stated  that  they  can  trace 
direct  sales  through  the  proper  presentation  of 
this  record. 

The  Emerson  demonstration  record  is  a  dou- 
ble-faced record,  one  side  of  which  presents  "A 
Dealer's  Message  to  His  Customers.,"  while 
the  other  side  gives  a  review  of  the  Emerson 
all-star  October  records.  Both  sides  are  splen- 
didly recorded  and  give  the  auditor  an  accurate 
idea  of  the  Emerson  record  library. 


J.  E.  and  W.  H.  Nace,  piano  dealers  of  Han- 
over, Pa.,  recently  had  an  excellent  exhibit  of 
Columbia  Grafonolas  at  the  York  Fair. 


,  fCHUBERT, 

PfJONOOJ^AP/i 
RECORDS 

The  greatest  series  of  75c.  records  ever  made. 

10-INCH  DOUBLE  SIDED 
ALL  STARS  ALL  SELLERS 

New  list  by  1 5th  monthly 
Dealers,  write  for  list  and  prices 

BELL  TALKING  MACHINE  COMPANY 
44  WEST  37th  STREET.  NEW  YORK 
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Our  foreign-born  citizens  are  doing  more  than  buying 
Liberty  Bonds.  They  are  buying  Columbia  foreign 
records.  You  are  missing  a  splendid  opportunity  if 
you  fail  to  develop  this  growing  department  of  the 
Columbia  business. 


Columbia  Graphophone  Co 

WooHvortn  Building,  New  York 


BUFFALO  TRADE  STARTS  DRIVE  FOR  HOLIDAY  BUSINESS 

Floating  of  the  Second  Liberty  Loan  Appears  to  Have  Helped  Rather  Than  Retarded  Sales — 
Talking  Machines  for  Soldiers  and  Brides — Generous  Advertising  the  Rule 

November  S.- 


Buffalo, N.  Y.,  November  5.— Buffalo  talking 
machine  dealers  have  settled  down  to  a  power- 
ful drive  for  holiday  business  which  promises 
to  be  thoroughly  satisfactory.  The  second  Lib- 
erty Loan,  with  its  local  quota  of  more  than 
$62,000,000,  has  inspired  dealers  and  customers 
alike  with  confidence  that  Buffalonians  are  blest 
with  an  abundance  of  ready  money.  That  they 
still  have  thousands  available  for  talking  ma- 
chines for  Christmas  is  taken  for  granted. 

Some  of  the  stores  have  agreed  to  accept  Lib- 
erty Bond  certificates  of  credit  the  same  as 
cash.  These  linns  are  Victor  &  Co.,  J.  N.  Adam 
&  Co.,  Adam,  Meldrum  &  Anderson  Co.,  Bricka 
&  Enos,  Wm.  Hengerer  Co.,  Household  Outfit- 
ting Co.  and  W.  D.  &  C.  N.  Andrews. 

Goold  Bros,  report  a  heavy  demand  for  Vic- 
trolas,  but  an  insufficient  stock. 

Adam,  Meldrum  &  Anderson  Co.,  Pathe  deal- 
ers, announce  that,  without  charge,  they  will 
pack  and  wrap  for  shipment  packages  to  Ameri- 
can soldiers  in  training  camps  or  in  France. 

The  Jones  Piano  Co.  reports  satisfactory  trade 
in  talking  machines  in  October.  H.  G.  Jones, 
president  of  the  company,  has  returned  from  a 
business  trip  to  New  York. 

Albert  Schwegler,  of  Schwegler  Bros.,  Victor 
dealers,  is  passing  the  cigars  on  account  of  the 
birth  of  a  son. 

.  Frederick  A.  Delano  has  been  working  suc- 
cessfully among  the  dealers  of  northern  Penn- 
sylvania and  western  New  York,  assisting  them 
in  the  sale  of  Saenger  records.  In  co-operation 
with  W.  D.  &  C.  N.  Andrews,  of  Buffalo,  Mr. 
Delano  gives  recitals,  lectures  and  demonstra- 
tions of  the  Oscar  Saenger  Course  of  Vocal 
Training.  Mrs.  Delano  is  his  accompanist.  C. 
M.  Logan,  traveling  representative  of  W.  D. 
&  C.  N.  Andrews,  arranged  for  these  engage- 
ments with  the  dealers.  Mr.  Delano  has  demon- 
strated the  Saenger  records  for  the  benefit  of 
vocal  teachers,  school  children,  choirs,  glee 
clubs  and  others  interested  in  music.  His  work 
has  aroused  enthusiasm  in  the  towns  he  visited, 
and  dealers  who  secured  his  services  have  been 
well  repaid  for  their  enterprise. 

E.  B.  rlouseal,  advertising  manager  of  the 
JVm.  Hengerer  Co.,  Victrola  dealers,  will  be 
among  the  lecturers  for  the  advertising  course 
at  the  Central  Y.  M.  C.  A.,  Buffalo. 

George  H.  Verbeck,  general  manager  of  the 
Verbeck  Musical  Sales  Co.,  Delpheon  dealers, 
has  recovered  from  a  six  weeks'  illness.  This 
firm  had  a  good  trade  when  it  started  in  busi- 
ness more  than  a  year  ago,  and  has  good  pros- 
pects for  a  lively  holiday  business  this  year. 

Buying  talking  machines  as  wedding  gifts 
continues  to  be  a  popular  pastime  among  many 
Buffalonians.  Although  more  than  11,000  Buf- 
falo young  men  have  departed  for  military 
service,  the  number  of  permits  to  wed  in  this 
city  have  increased  rather  than  decreased.  Deal- 
ers say  that  they  will  have  no  objection  if  the 


present  record  for  marriage  licenses  is  surpassed 
this  winter. 

Laurens  Wilgus,  manager  of  the  New  Edison 
department  of  Bricka  &  Enos,  conducts  a  chil- 
dren's hour  each  Saturday  afternoon.  He  sup- 
plies the  youngsters  with  an  interesting  pror 
gram  of  recitations,  songs,  band  music  and 
other  features,  and  gives  each  little  visitor  a 
picture  book  free. 

C.  Kurtzmann  &  Co.  have  co-operated  in  a 
fire  prevention  campaign  introduced  throughout 
the  State  by  Governor  Whitman.  The  aver- 
age time  in  clearing  a  building,  according  to 
those  in  charge  of  fire  drills  in  connection  with 
the  campaign,  is  fifty  seconds. 

Denton,  Cottier  &  Daniels  recently  adver- 
tised Martinelli  records  shortly  before  the  Buf- 
falo appearance  of  the  Metropolitan  tenor. 

Edison  Week  was  successfully  observed  by 
Chas.  J.  Hereth,  who  made  a  drive  for  business 
on  this  instrument.  Special  window  displays 
and  demonstrations  were  a  feature. 

Talking  machines  and  other  musical  instru- 
ments and  sheet  music  are  among  the  latest 
needs  of  the  National  Y.  M.  C.  A.  war  work 
council  for  the  soldiers  in  France,  according 
to  a  Buffalo  announcement. 

Edward  Scott  has  been  appointed  advertising 
manager  of  Neal,  Clark  &  Neal.     This  firm  re- 


cently advertised  Liberty  Loan  music  which, 
according  to  the  firm,  "will  make  you  patriotic 
if  you  are  not  already  patriotic." 

BufTalo  newspapers  are  carrying  considerable 
advertising  of  Sonora  talking  machines.  The 
campaign  has  acted  as  a  stimulus  for  the  So- 
nora trade  in  this  city. 

John  Schuler,  Sonora  dealer,  is  an  active  mem- 
ber of  the  Busy  Corner  Club,  which  is  booming 
business  at  Main  and  Utica  streets. 

J.  N.  Adam  &  Co.  recently  conducted  their 
thirty-sixth  anniversary  sale.  The  store  was 
crowded  during  the  event  and  the  Victrola  de- 
partment received  its  share  of  the  trade. 

C.  H.  Utley  gave  considerable  advertising  to 
"Edison  Week."  "The  amateur  patchwork  ad- 
vertisement contest"  for  the  benefit  of  the  New 
Edison  was  also  boosted  by  Mr.  Utley. 

Several  good  sales  and  prospects  were  a  re- 
sult of  the  display  at  the  Hamburg  fair  by  the 
Hoffman  Piano  Co.,  Sonora  dealers. 


WINS  DISTRICT  SALESMEN'S  CUP 

Buffalo,  N.  Y.,  November  2. — Alexander  Dank- 
man,  wholesale  salesman  for  the  Columbia 
Graphophone  Co.,  has  been  successful  in  win- 
ning the  district  salesmen's  cup  for  the  month  of 
August.  He  has  just  been  notified  of  his  success. 
Mr.  Dankman  is  trying  very  hard  to  win  the 
cup  again  this  month,  and  present  indications 
show  that  he  will  probably  be  a  winner.  When 
the  trophy  is  won  three  times  in  succession  it 
becomes  the  property  of  the  holder. 


SOMETHING  NEW 

An  Automatic  Top  Release 

For  Victrolas  XI,  XIV,  XVI  and  XVII 

Fastens  on  catch-plate  by  the  front  screw  only. 


Cover  can  be  lowered  without  touching  the  brace. 


SP/f/A/6 


Cover  Bruce 


Easily  Applied 
Sells  Readily 


Works  Peifectly 
Fully  Guaranteed 


Onejobber's  original  order  was  two  dozen. 
Inside  of  two  weeks  ordered  over  300. 

The  extra  profit  on  accessories  helps 
out  on  the  gross  amount.  You  better 
investigate  this. 

Sold   only   through  Victor  Jobbers 
and  Dealers 


PRICE: 


Nickel  Plated,  $1.25 


Gold  Plated,  $1,75 


LIBERAL  DISCOUNTS 


W.  D.  and  C.  N.  Andrews 


Buffalo,  N.  Y. 
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PROMPT  DELIVERY 

Brown  Disc  Record  Cabinets 


Will  hold  one  hun- 
dred 10-  or  12-inch 
records. 


Brown  Disc  Record  Cabinet — No.  4 


We  can  ship  at  once  Brown  Disc  Record 
Cabinets  in  any  quantity  if  you  order  at 
once.  These  remarkable  record  cabinets 
are  fast  winning  friends,  and  the  sales  are 
growing  by  leaps  and  bounds.  Be  pre- 
pared for  the  holiday  demand  by  ordering 
NOW  before  the  railroads  become  too 
congested. 

ORDER  NOW 

A  small  machine  combined  with  the  No. 
2  or  4  Brown  Disc  Record  Cabinet  makes 
a  highly  satisfactory  substitute  for  the 
medium-priced  cabinet  machines  so  diffi- 
cult to  obtain  around  the  holidays.  In  fact, 
the  Brown  Disc  Record  Cabinet  gives  far 
greater  value  because  it  serves  the  purpose 
of  a  cabinet,  and  as  a  record  file  has  no 
superior. 

ORDER  NOW 


Second  position,  show- 
ing the  inner  drawer 
which  stands  the  rec- 
ords upright. 


Third  position,  showing 
safety  spring  released 
and  every  record  in- 
stantly findable. 


Your  customers  will  at  once  appreciate  the 
unique  convenience  of  the  Brown  Disc  Record 
Cabinet.  The  records  can  be  instantly  located 
and  replaced  with  an  ease  and  dispatch  that 
bars  accidents. 


The  beauty  of  these  cabinets  is  unusual. 
Choice  wood,  artistic  design  and  superior 
craftsmanship  combined  give  them  a  distinc- 
tive charm  rarely  found  in  goods  of  equal  price. 
Moreover,  they  are  BUILT  TO  ENDURE. 


ASK  FOR  CATALOGUE 
No.  317,  T  W 


3Tk  9lcbc^Wcr»ickc  Qq. 

CINCINNATI 


Brown  Disc  Record 
Cabinet— No.  12 

Contains  twelve  drawers.  It  will  hold 
three  hundred  10-inch  or  12-inch 
records. 

Its  stately  beauty  and  elegance  is  an 
adornment  to  any  apartment  and  it  is, 
indeed,  a  fit  companion  piece  for  the. 
most  expensive  machine. 
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WAR  CONDITIONS  DO  NOT  AFFECT  MILWAUKEE  TRADE 

Stocks  of  Machines  Placed  in  Storage  for  Holidays  Being  Depleted  to  Meet  Current  Demands — 
Association  of  Music  Industries  Active — What  Various  Houses  Have  to  Report 


Milwaukee,  Wis.,  November  6. — If  the  engage- 
ment of  the  United  States  of  America  in  world 
war  has  hurt  business  in  any  way,  shape  or 
manner,  talking  machine  and  phonograph  deal- 
ers of  this  city  do  not  know  it.  If  the  business 
of  the  nation  has  felt  any  deterrent  effect  as  the 
result  of  the  conflict  and  its  ramifications,  it  has 
not  reached  the  manufacturers,  jobbers  or  re- 
tailers of  phonographs.  The  outlook  for  the 
coming  sixty  days  is  by  far  the  most  favorable 
that  the  trade  has  ever  known,  and  the  only 
lament  that  is  heard  is  that  there  is  every  reason 
to  believe  that  stocks  of  machines,  records, 
needles  and  other  supplies  will  not  cover  the 
demand  from  now  until  Christmas  eve. 

In  spite  of  the  fact  that  local  dealers  accepted 
the  warning  of  the  manufacturers  and  jobbers 
several  months  ago  and  anticipated  their  require- 
ments for  the  remainder  of  the  year  in  liberal 
measure,  the  demand  since  midsummer  has  been 
so  great  that  machines  held  in  reserve  for  the 
holiday  season  have  been  requisitioned  out  of 
storage  to  fill  immediate  demands.  Require- 
ments, it  appears,  were  anticipated  too  con- 
servatively. While  it  will  be  possible  even  at 
this  late  day  to  replenish  stocks,  the  expected 
demand'  from  now  until  December  24  will 
greatly  exceed  any  number  of  machines  that 
dealers  can  possibly  expect  to  receive. 

The  Milwaukee  Association  of  Music  Indus- 
tries, which  has  become  one  of  the  livest  and 
most  energetic  associations  of  phonograph  and 
piano  dealers  in  the  country,  in  spite  of  the 
fact  that  it  is  only  nine  months  old,  expects 
to  institute  an  advertising  and  sales  campaign 
during  the  remainder  of  November  and  Decem- 
ber that  should  make  the  entire  music  trade 
"sit  up  and  take  notice."  Preparations  are  be- 
ing made  for  a  co-operative  advertising  cam- 
paign, the  expense  of  which  will  be  borne  by 
the  members,  but  the  benefit  of  which  will  ac- 
crue to  the  industry  in  general,  and  more  par- 
ticularly to  dealers  in  Milwaukee  and  vicinity. 
The  cost  will  be  about  $2,500.  Arrangements 
have  not  yet  been  concluded,  but  it  is  planned 
to  start  the  campaign  in  time  to  influence  holi- 
day business. 

The  music  industry  of  this  city  contributed 
about  $75,000  to  the  total  subscription  of  $33,- 
221,950  made  by  the  citizens  of  Milwaukee 
toward  the  second  Liberty  Loan. 

A.  G.  Kunde,  Columbia  jobber,  is  engaged  in 
a  fortnight's  trip  through  the  State  to  give  Co- 
lumbia dealers  in  his  territory  a  final  opportu- 
nity to  cover  up  on  holiday  goods.  Mr.  Kunde 
predicts  that  Columbia  dealers  are  going  to  run 
short  of  stocks  before  the  holiday  season  is 
over,  although  requisitions  made  during  the  last 
four  or  five  months  have  been  the  largest  in 
the  history  of  his  business,  one  of  the  oldest 
in  this  city. 

Harry  A.  Goldsmith,  secretary  of  the  Badger 
Talking  Machine  Co.,  Victor  wholesalers,  says 
that  the  shortage  of  machines  already  is  becom- 
ing apparent  and  is  of  the  opinion  that  the  Wis- 
consin retail  trade  is  doomed  to  disappointment 
in  getting  enough  to  supply  all  of  their  require- 
ments up  to  the  end  of  the  year.  Before  July  1 
Mr.  Goldsmith  advised  Badger  dealers  to  get 
their  orders  in  early,  and  to  make  them  liberal, 
and  his  warning  was  generally  followed.  How- 
ever, the  sale  of  Victrolas  has  been  so  excep- 
tional in  recent  months  that  dealers  enter  the 


final  lap  of  the  year  with  smaller  stocks  than 
ever  before. 

The  Yahr  &  Lange  Drug  Co.,  Sonora  jobber 
for  Wisconsin  and  neighboring  territory,  is 
among  the  latest  members  admitted  to  the  Mil- 
waukee Association  of  Music  Industries.  The 
company  will  be  represented  in  the  association's 
councils  by  Fred  E.  Yahr.  Charles  J.  Orth, 
local  Sonora  dealer,  is  a  director  of  the  asso- 
ciation. 

Fred  D.  D.  Holmes,  secretary  and  manager 
of  the  Smith  Piano  Co.,  Columbia  dealer,  has 
been  elected  a  member  of  the  executive  com- 
mittee of  the  East  Side  Civic  Association,  a 
new  organization  of  retailers  on  Wisconsin  street, 
who  are  seeking  to  rehabilitate  the  thoroughfare 
as  one  of  the  principal  business  streets  of  the 
city. 

Alf.  W.  Fuchs,  the  "Quality  Jeweler,"  1403 
Green  Bay  avenue,  is  a  recent  acquisition  to  the 
list  of  retail  jewelers  of  Wisconsin  who  have 
added  talking  machines.  He  will  specialize  in 
the  Brunswick,  which  has  been  adopted  by  many 
jewelers  as  the  result  of  the  vigorous  campaign 
made  by  the  Brunswick  Co.  under  the  direction 
of  Thomas  I.  Kidd,  manager  of  the  Milwaukee 
branch. 

Edmund  Gram,  exclusive  dealer  in  the 
Aeolian- Vocalion,  looks  forward  to  the  most 
extensive  holiday  business  in  this  line  since 
it  was  first  placed  on  the  market.  Paul  Seeger, 
manager  of  the  phonograph  department  at 
Gram's,  says  that  every  month  so  far  this  year 
shows  splendid  gains  over  corresponding  periods 
of  1916,  which  were  the  high-water  mark  up 
to  that  time. 

Miss  Violet  Hass  has  joined  the  B.  H. 
Anderson  Music  Co.,  Fond  du  Lac,  Wis.,  as 
assistant  to  Miss  Clara  Voss,  in  charge  of  the 
record  library  of  the  Victrola  department. 

Charles  J.  Orth  nearly  became  the  victim  of 
a  "Get-Rich-Quick  Wallingford"  to  the  tune  of 
$100,  but  the  fraud  was  discovered  before  de- 
livery of  the  Sonora  was  made  and  Mr.  Orth 
suffered  no  loss.  A  young  man  came  to  Mil- 
waukee with  a  blank  checkbook  and  fountain 
pen  and  proceeded  to  spend  "thousands."  He 
bought  a  palatial  home  and  a  fine  Sonora  phono- 
graph and  many  other  expensive  things,  but  he 
was  jailed  on  a  charge  of  forgery  before  any  of 
the  checks  brought  him  tangible  returns.  Tis 
the  old  story  all  over  again. 

The  Kamps-Stoffel  Co.,  Appleton,  Wis.,  has 
been  incorporated  with  a  capital  stock  of  $5,000 
to  deal  in  pianos,  talking  machines,  music  and 
musical  instruments  of  all  kinds.  The  incor- 
porators are  H.  A.  Kamps,  Harry  Stoffel  and 
Edward  Hilfert. 

Anton  Molle,  jeweler,  Antigo,  Wis.,  is  build- 
ing an  addition  to  his  store  to  accommodate  his 
Victrola  department. 


EDISON  CONVENTION  IN  DETROIT 

Detroit,  Mich.,  November  8. — A  convention  of 
the  Edison  dealers  in  the  Detroit  zone  will 
be  held  in  this  city  on  November  13,  under  the 
auspices  of  the  Phonograph  Co.,  of  Detroit. 
Elaborate  plans  have  been  made  for  the  conven- 
tion, which  will  be  along  the  lines  of  similar- 
gatherings  held  in  other  sections  of  the  coun- 
try, and  several  officials  of  the  Edison  labora- 
tories are  expected  to  be  present. 


PERSONAL  SERVICE 

The  members  of  our  Company  are  always  available  and 
will  gladly  see  you  personally  or  write  you  at  any  time  we 
can  possibly  serve  you. 

Why  not  communicate  at  once  with  us? 

BADGER  TALKING  MACHINE  CO.  aSsS*1^ 


VICTOR  DISTRIBUTORS 


WIS. 


Noo  1410.  RimTable  for  Victrola 
IX  or  IXA  Mahogany 

Holds  5  Victor  Albums 

About 
Cabinets 

The  sale  of  records  during 
the  coming  holiday  season  is 
certain  to  eclipse  anything 
that  has  heretofore  ever  oc- 
curred. Interpreted  in  terms  of 
record  cabinets,  this  means  a 
big  opportunity  for  a  very 
profitable  business. 

If  you  stock  up  now  with 
the  famous  Udell  Cabinets, 
you  are  bound  to  be  rewarded 
in  a  handsome  way.  Protect 
yourself  by  seeing  that  your 
cabinets  bear  this  well-known 
trade-mark. 


Aiaranteed 


Jndianapolis 


mm 


TRADE  MARK 


We  advise  you  to  order  now. 
The  fall  demand  already  has  us 
working  at  top  notch  capacity  and 
of  course  there  is  the  increasingly 
difficult  problem  of  transportation. 


THE  UDELL  WORKS 

1205  WEST  28th  STREET 

INDIANAPOLIS,  IND. 
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The  only  come-back  on  Columbia  Records  is 
the  come-back  for  MORE  Columbia  Records. 
Buyers  of  Columbia  Records  are  quick  to 
defect  the  marked  superiority  of  Columbia 
reproductions. 


Columbia  Graphophone  Co. 

Wcolworth  Building,  New  York 


THE  LYRIC  SYMPHONY  ORCHESTRA 


The  Splendid  Musical  Organization  Built  Up 
for  Recording  of  Lyric  Records — "La  Marseil- 
laise" Offered  With  English  Words 


The  thoroughness  and  extraordinary  care 
which  is  given  to  the  recording  of  the  new 


in  the  Lyric  recording  laboratories  at  12-14  West 
Thirty-seventh  street,  New  York,  during  the 
preparation  of  the  extensive  Christmas  list  of 
Lyric  records. 

A  new  Lyric  record  of  particular  interest  is 
that  bearing  on  one  side  "La  Marseillaise,"  sung 
in  English  in  order  that  the  great  mass  of  the 
people  who  are  already  acquainted  with  the  air 


NEW  TYPE  QPVEECO  MOTOR 

Veeco  Co.,  Boston,  Introduce  Improved  Model 
of  Their  Electric  Talking  Machine  Motor 


The  Veeco  Co.,  manufacturers  of  the  Veeco 
electric  motors  for  talking  machines,  at  248 
Boylston  street,  Boston,  Mass.,  have  just  placed 
on  the  market  a  new  improved  model  of  the 
Veeco  motor  upon  which  experts  have  been 
working  for  some  time  past.  The  new  model, 
while  of  the  general  design  of  the  old  type,  is 
possessed  of  a  number  of  new  features  that  have 
proven  desirable.  For  one  thing  the  frame  has 
been  made  somewhat  heavier,  to  insure  solidity, 
and  several  improvements  have  been  introduced 
in  connection  with  the  governing  device  and 
other  sections  of  the  mechanism.  The  new 
motors  that  have  already  been  sent  out  on  or- 
ders are  stated  to  have  proven  most  satisfac- 
tory under  test. 

Chas.  F.  Simes,  president  of  the  Veeco  Co., 
who  enlisted  in  the  United  States  Army  shortly 
after  the  outbreak  of  the  war,  is  now  reported 
to  be  in  France  with  the  American  expedi- 
tionary forces. 


The  Lyric  Symphony  Orchestra 

Lyric  records  is  emphasized  by  the  accompany-     may  become  familiar 
ing  photograph  of  the  members  of  the  Lyric 
Symphony  Orchestra,  an  organization  that  has 
been. built  up  at  great  expense  and  includes  sev- 
eral musicians  of  note.    The  picture  was  taken 


with  the  beautiful  and 
inspiring  words  of  Rouget  de  Lisle.  The 
French  national  air  is  coupled  with  "The  Star- 
Spangled  Banner,"  sung  by  the  American  bari- 
tone, Graham  Marr. 


DAVEGA'S  NEEDLEJVINDOW  DISPLAY 

A  novel  needle  window  display  was  seen  re- 
cently in  the  windows  ,of  I.  Davega,  Jr.,  Inc., 
at  125  West  125th  street.  Two  large  steel 
needles  over  a  foot  high  were  centered  in  the 
window  and  heaped  about  it  in  profusion  were 
the  Victor,  the  Brilliantone  and  other  brands 
sold  by  this  company.  This  company  has  paid 
quite  a  little  attention  to  the  needle  situation 
and  the  volume  of  business  transacted  both  re- 
tail and  wholesale  has  reached  large  proportions. 


Why  You  Should  Sell 

WESER  PHONOGRAPHS 

Our  best  argument  why  you  should  sell  Weser  Phonographs  is  the  nation-wide  sale  of  Weser 
Pianos  and  Player-Pianos. 

The  value  we  put  into  them  furnishes  the  Weser  dealer  with  his  best  selling  argument.  And 
he  knows  that  we  make  pianos  of  quality  that  he  can  sell  at  a  moderate  price  and  still  make 
a  good  profit. 

We  did  not  attempt  to  manufacture  phonographs  until  we  were  certain  that  we  could  make 
and  sell  them  on  the  same  plan.  And  the  Weser  Phonograph  itself  proves  our  case.  In  tone 
quality,  construction  and  appearance  it  satisfies  the  most  experienced  dealer  in  phonographs. 

Weser  Phonographs  can  be  sold  at  a  price  that  appeals  to  every  class. 
And  no  matter  what  style  Weser  you  sell,  there  is  a  good  profit  in  it  for 
you. 

Let  us  tell  you  more  about  them 

WESER  BROS.,  Inc. 

520-530  West  43rd  Street  NEW  YORK 
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ADVANCED  PRICES  AND  BONDS  INTEREST  ST.  LOUIS  TRADE 

Retailers  Generally  Report  Little  Effect  From  the  Sale  of  Liberty  Bonds  or  the  Announcement 
of  New  Machine  Prices — Extensive  Publicity  Now  the  Rule — Business  Lively 


St.  Louis,  Mo.,  November  6. — The  closing  days 
of  the  second  Liberty  Loan  sale  caused  some- 
thing of  a  check  in  the  retail  sales  of  machines 
in  this  city,  but  the  retailers  say  that  the  check 
was  not  as  serious  as  they  anticipated.  It 
mostly  affected  the  dealers  whose  trade  runs 
largely  to  lower-priced  instruments  on  payment 
plans.  It  is  supposed  that  a  good  many  of 
these  missed  sales  will  be  made  later,  as  a  num- 
ber of  dealers  report  that  prospects  have  told 
them  "We  have  decided  to  buy  a  Liberty  Bond 
on  payments  and,  when  we  get  that  paid  for,  we 
will  come  down  and  trade  it  for  a  machine." 
These  folk  are  doing  their  bit  by  doing  with- 
out the  expected  music  until  they  have  at 
least  $50  in  a  lump. 

The  Liberty  Bonds  have  raised  another  in- 
teresting question.  One  local  concern  has  ad- 
vertised that  a  $50  Liberty  Bond  will  be  ac- 
cepted as  $52  in  payment  for  merchandise.  This 
company  sells  Edison  and  Victor  machines. 
The  question  is  as  to  price  cutting.  By  some 
dealers  the  offer  is  regarded  as  being  the  old 
trading  stamp  question  over  again.  Several 
dealers  have  asked  for  a  ruling  from  the  fac- 
tories on  this  question  and  a  number  of  them 
would  like  to  duplicate  the  offer,  as  they  think 
it  good  business,  also  a  patriotic  move  toward 
giving  the  Liberty  Bonds  a  good  price. 

There  hardly  has  been  time  to  test  the  effect 
on  the  retail  trade  of  the  advanced  prices.  In 
the  main  the  local  advertising  along  this  line 
has  been  clean  and  has  stated  the  advanced  price 
question  as  the  factories  have  presented  it: 
that  the  increasing  cost  of  materials  and  the 
war  tax  made  too  much  of  a  strain  to  be  car- 
ried. One  firm  advertised  that  it  was  not  going 
to  increase  the  price  of  Victors,  at  least  that 
was  the  inference  of  the  ad,  whether  it  was 
meant  or  not.  This  created  something  of  an 
advertising  controversy  for  a  few  days. 

The  jobbers  assert  that  neither  the  Liberty 
Loan  nor  the  advanced  prices  has  hurt  their 
trade  but  that  they  are  piling  up.  large  totals 
and  will  exceed  the  same  months  last  year.  A 
feature  of  the  present  buying,  the  wholesale 
managers  say,  is  repeat  orders  from  dealers 
who  thought  they  had  ordered  sufficient  ma- 
chines and  records  to  last  them  through  the  fall, 
at  least  until  the  Christmas  shipments.  Some 
of  them  have  already  depleted  their  Christmas 
stocks  and  are  buying  heavily. 

The  Chicago  Opera  Co.  was  here  early  this 
month  for  a  few  nights  and  produced  a  lively 
line  of  advertising  on  behalf  of  machines  and 
records.  The  Brunswick  took  advantage  of  the 
occasion  to  use  a  full-page  advertisement  for 
that  machine,  using  the  Chicago  opera  singers 
as  the  display  feature. 

The  Victor  dealers  fared  best  in  artists  and 
they  used  pictures  of  the  artists  and  the  actual 
records  very  freely  in  dressing  their  windows. 
The  promoters  of  the  engagement  asked  the 


dealers  to  become  agents  for  seat  sales,  asking 
them  to  pay  $100  each  for  the  privilege  of  so 
acting  and  having  their  names  printed  among . 
the  roster  of  seat  agents  on  the  back  page. 
Several  of  the  dealers  were  included  in  the  list, 
but  others  kept  out. 

The  opera  engagement  and  the  Liberty  Loan 
and  other  patriotic  moves  gave  opportunity  for 
some  elaborate  window  displays.  The  Kiesel- 
horst  Piano  Co.  and  the  Smith,  Reis  Piano  Co., 
neighbors,  were  specially  prominent  among 
those  who  featured  the  Victor  opera  records. 
The  Vandervoort  Salon,  a  part  of  the  depart- 
ment store  in  the  next  block  and  also  a  Victor 
dealer,  used  talking  machines  and  records  to 
promote  the  "Camp  Environment"  movement 
with  an  elaborate  soldier  camp  reproduction. 

Manager  Irby  W.  Reid,  of  the  Columbia  Co., 
is  preparing  for  an  unusual  early  winter  trade, 
equipping  his  force  to  handle  anything  that 
comes  along.  Mr.  Reid  is  one  of  those  man- 
agers who  keeps  in  touch  with  many  lines  of 
industry  and  knows  when  and  where  to  pro- 
mote his  selling  efforts.  Just  now  he  is  includ- 
ing the  farm  trading  centers  with  the  push  that 
he  has  been  making  in  certain  industrial  centers. 

Wholesale  Manager  Salmon,  of  the  Columbia 
warerooms,  reports  the  first  shipment  from  the 
"Dealers'  Service  Department,"  a  consignment  of 
the  handsome  brass  signs  which  are  sold  at  a 
special  price  to  all  dealers.  He  has  placed,  he 
says,  a  sign  with  almost  every  dealer  and  hopes 
to  make  a  clean  sweep.  The  dealers,  he  says, 
are  exhibiting  a  lively  interest  in  this  new  de- 
partment of  the  home  office,  as  they  see  an 
opening  for  much  aid  in  co-ordinating  the  re- 
tail sales  business.  The  patriotic  records,  Mr. 
Salmon  says,  continue  their  drive  without  check. 

Western  Manager  Yerkes  was  a  recent  visitor 
at  the  local  store. 

.  The  Silverstone  Music  Co.  did  not  get  into 
the  new  building  by  the  1st  of  the  month,  much 
to  the  regret  of  President  Silverstone,  who  has 
concluded  that  he  will  be  fortunate  to  be  well 
settled  by  the  1st  of  December.  However,  he 
will  be  able  to  use  the  lower  floor  before  that 
time.  He  may  use  it  in  connection  with  a  tone 
test  recital  by  Florence  Ferrill  and  Helen  Jef- 
fry,  the  former  a  vocalist  and  the  latter  a  violin- 
ist, who  are  to  spend  two  weeks  in  this  district 
giving  tone  test  recitals  for  the  various  dealers. 

The  number  of  smart  appearing  talking  ma- 
chines of  new  makes  that  are  appearing  in 
well-established  stores  that  have  ignored  the 
mushroom  types  so  numerous  for  several  years 
is  causing  comment.  Only  recently  has  the 
Sonora  appeared  here,  sponsored  by  F.  Beyer 
&  Son.  Of  course,  the  Artophone  has  been  on 
Olive  s.treet  for  a  long  time.  The  Steger  & 
Son  machines  made  their  appearance  on  Olive 
street  a  few  days  ago  with  the  Lehman  Piano 
Co.  The  Music  Master  has  appeared  in  a  num- 
ber of  jewelry  stores.    The  Detmer  agency  is 


at  present  displaying  the  Detmer  Golden  Tone. 

The  Smith-Reis  Piano  Co.  has  added  the 
Brunswick  to  the  Victors. 

Toward  the  end  of  the  month  there  was  con- 
siderable advertising  of  machines  with  a  set  of 
records  for  a  lump  sum.  Most  of  these  adver- 
tisements were  properly  worded  and  restricted 
the  records  to  a  certain  list  or  approved  sub- 
stitutes which  kept  the  records  within  the  price 
-limit.  But  some  of  them  appeared  to  leave  the 
door  open.  A  story  is  told  in  this  connection 
of  a  dealer  who  left  the  door  open  as  to  the 
selection  of  records  and  an  apt  customer  ap- 
peared and  picked  high-priced  records  until  their 
cost  almost  equaled  that  of  the  outfit  and  then 
gave  the  dealer  choice  of  filling  the  order  or 
answering  to  a  charge  of  "dishonest  -advertis- 
ing."   He  got  the  records. 


'WHAT  WE  HEAR  IN  MUSIC 


The  Victor  Co.  Issues  New  Revised  Edition  of 
Teaching  Helps  for  Use  of  Victor  Records 


The  Victor  book  for  the  study  of  music  his- 
tory and  appreciation,  "What  We  Hear  in 
Music,"  by  Anne  Shaw  Faulkner,  has  just  been 
reprinted  with  a  number  of  revisions,  and  is 
now  being  delivered  to  Victor  wholesalers. 

This  book  is  the  first  one  of  its  kind  to  give 
practical  teaching  helps  for  the  use  of  Victor 
records.  It  has  been  adopted  by  hundreds  of 
high  schools,  normal  schools,  conservatories 
and  colleges,  where  it  is  being  used  as  a  text 
in  the  classroom.  This  book  is  also  found  on 
the  shelves  of  nearly  every  library,  and  is  com- 
ing into  use  as  a  guide  for  music  study  in  clubs 
and  civic  centers.  The  price  of  this  valuable 
book  remains  the  same,  $1. 

The  Victor  educational  department  is  also 
urging  all  retailers  to  display  and  push  the  sale 
of  the  story  book  "Pan  and  His  Pipes"  for  the 
coming  Christmas  season. 


PUSHMOBILE  FOR  GRAFONOLAS 

Columbia  Co.  Now  Furnishing  Special  Carriage 
for  Machines  for  School  Use 


The  educational  .department  of  the  Columbia 
Graphophone  Co.,  New  York,  has  just  advised 
its  dealers  that  it  is  ready  to  furnish  them  with 
a  Pushmobile  for  use  with  the  No.  50,  No. 
60-H  or  similar  types  of  Grafonolas  that  are 
popular  models  for  school  use.  This  Pushmo- 
bile completes  a  perfect  school  outfit  that  is 
suitable  for  classroom,  assembly  hall,  gym- 
nasium or  Y.  M.  C.  A. 

The  Pushmobile  has  double  doors  with  lock 
and  key  to  keep  the  records  secure.  The  turn- 
table and  reproducer  may  be  locked  in  the  cab- 
inet and  corner  brackets  are  furnished  with  each 
Pushmobile.  There  is  no  doubt  but  that  this 
complete  school  outfit  will  meet  with  a  ready 
sale,  as  it  adds  materially  to  the  convenience 
of  the  users  of  Columbia  school  products,  en- 
abling the  teacher  to  move  the  Grafonola  from 
one  room  or  department  as  desired. 


The  GABELOLA 

The  Home  Entertainer  Supreme 

Plays  a  repertoire  of  24  numbers  continuously,  doing  all  the  work  itself.  The  owner  does 
not  have  to  change  the  needles,  records  or  wind  the  motor.   It  plays  any  lateral  cut  record. 

It  is  decidedly  artistic  in  appearance,  has  a  wonderful  tone,  and  musicaiiy  and  mechan- 
ically represents  a  distinct  achievement.  It  is  absolutely  unique,  and  is  an  instrument  that 
will  appeal  to  the  very  best  trade  in  your  community.  It  is  made  in  several  attractive  styles 
and  is  finished  in  Mahogany,  Circassian  walnut,  oak  and  mission. 

The  GABELOLA  will  prove  a  veritable  bonanza  for  the  high  class  holiday  trade. 

GABEL'S  ENTERTAINER  COMPANY 

210  N.  ANN  STREET,    —     General  Offices  and  Factory     —     CHICAGO,  ILL. 

GABEL'S  ENTERTAINER  SALES  CO..  Suite  512,  No.  117  N.  Dearborn  St.,  Chicago 
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A  SUGGESTION 

Order  your  B  &  H  Fibre  Needles  NOW 
and  take  deliveries  when  needed.  This 
will  enable  us  properly  to  care  for  the 
requirements  of  our  old  friends  in  the  trade 
and  avoid  the  possibility  of  causing  them 
inconvenience  by  delay  in  delivery. 

THE  B  &  H  REPOINTER 


The  B  &  H  Fibre  Needle  Repointer  is 
now  ready  for  distribution  in  limited  quan- 
tities. For  efficiency,  workmanship  and 
general  appearance  it  cannot  be  excelled. 
It  is  produced  as  the  result  of  years  of  experi- 
ence in  the  manufacture  of  the  fibre  needle 
and  the  consequent  knowledge  of  its  nature 
and  requirements.  Price  $2.50  retail. 
Regular  trade  discounts. 

B  &  H  FIBRE  MFG.  CO. 

33-35  W.  Kinzie  St.  Chicago,  III. 


±|  1*1 


THE    TALKING    MACHINE  WORLD 


49 


Featuring  the  Musical  Possibilities  of  the 

Talking    JVIachine  BY  William  Braid  White 


[Note. — This  is  the  ninth  in  a  series  of  articles  on  the 
general  subject  of  the  musical  possibilities  of  the  talking 
machine.  The  aim  of  the  series  is  to  develop  these  pos- 
sibilities from  all  angles,  thus  opening  up  fields  for  sales 
expansion  oftentimes  neglected  wholly  or  in  part. — Editor.] 

WHAT  IS  GOOD  MUSIC? 

The  Victor  Talking  Machine  Co.  has  engaged 
the  Boston  Symphony  Orchestra  to  make  rec- 
ords of  orchestral  music.  The  Columbia  Grapho- 
phone  Co.  has  for  some  time  past  been  offering 
records  made  by  the  Chicago  Symphony  Or- 
chestra. The  demand  reported  by  both  of  these 
companies  for  records  of  high-class  orchestral 
music  is  in  all  respects  remarkable.-  There  is 
undoubtedly  a  growing  interest  in  art  music 
everywhere.  There  cannot  be  the  slightest 
doubt  that  this  interest,  in  the  stressful  times 
of  war,  will  increase  steadily. 

By  degrees  the  talking  machines  are  working 
up  throughout  the  nation  an  understanding  and 
appreciation  of  the  very  finest  in  music.  By 
degrees  people  who  have  never  heard  a  sym- 
phony orchestra  or  a  string  quartet  in  their 
lives  are  becoming  aware  that  there  is  in  these 
regions  of  "high-brow"  music  a  fascination  even 
to  the  untrained  taste,  a  fascination  that  grows 
with  rehearing,  and  that  finally  becomes  too 
strong  for  resistance.  Bit  by  bit  the  musical 
taste  of  the  American  people  is  being  moulded 
into  new  and  finer  forms.  In  the  work  of  this 
remaking  the  efforts  of  the  great  talking  ma- 
chine companies  are  not  only  admirable  but  of 
vital  importance.  I  am  certainly  not  exaggerat- 
ing in  saying-  that  the  work  of  the  talking  ma- 
chine in  improving  the  taste  of  the  people  mu- 
sically is  more  effective  than  that  of  any  other 
single  element. 

Guidance 

Now,  if  one  thing  is  more  certain  than  an- 
other, that  thing  is  the  general  desire  and  need 
of  the  public  for  proper  guidance  in  the  choice 
of  these  better  kinds  of  records.  It  is  a  plain 
business  maxim  that  when  a  tendency  is  per- 
ceived to  exist,  that  tendency  should  be  encour- 
aged, if  it  is  good  for  business.  When  the  pub- 
lic is  seen  to  be  tending  towards  a  demand  for 
a  certain  type  of  record,  the  increasing  sale  of 
which  is  desirable,  everything  that  can  be  done 
to  encourage  the  growth  of  this  tendency  should 
be  done.  That  is  plain  enough.  But  in  the  talk- 
ing machine  business  the  public  depends  largely 
upon  the  prompting  of  the  salesman  in  making 
choice.  Therefore,  it  is  plain  that  if  the  present 
public  tendency  to  a  demand  for  high-class  mu- 
sic of  orchestra,  string  quartet,  violin  and  piano, 
is  to  be  pushed  into  something  of  such  impor- 
tance that  the  manufacturers  of  records  will 
consider  it  a  really  valuable  branch  of  their 
business,  the  salesmen  must  be  willing  to  take 
so  much  trouble  as  may  be  necessary  to  enable 
them  to  guide  with  some  pretense  to  accuracy 
the  choice  of  the  public  who  come  to  them  to 
buy. 

The  Instrumental  World 

I  rather  emphasize  this  because  it  is  well 
known  that,  whereas  all  good  talking  machine 
men  have  by  now  a  working  familiarity  with 
the  great  voices  which  have  for  so  long  been 
the  feature  of  the  catalogs,  the  time  is  coming 
when  a  broader  but  less  known  field  must  be 
opened  up.  The  world  of  instrumental  art  music 
is  not  so  well  known  to  the  general  public  or 
to  the  talking  machine  salesmen  as  is  the  world 
of  great  voices;  for  the  latter  have  been  on  the 
market  for  ten  years  and  more,  whilst  the  for- 
mer are  only  just  becoming  known.  Yet,  so  far 
as  ultimate  value  for  the  business  is  concerned, 
it  is  even  more  important  to  cultivate  a  love  for 
instrumental  music;  for  when  the  public  comes 
to  demand  this  in  large  quantities,  that  will 
mean  that  its  taste  is  well  founded,  and  then 
the  demand  for  vocal  records  will  be  even  larger 
and  much  more  discriminating  than  it  ever  has 
been  or  could  be  in  the  past. 


In  these  circumstances  it  will  surely  not  be 
thought  fantastic  to  express  the  hope  that  talk- 
ing machine  salesmen  who  wish  to  be  fitted  to 
keep  up  with  all  the  movements  of  the  industry 
will  see  the  necessity  of  beginning  to  take,  for 
themselves,  a  practical  interest  in  the  new  high- 
class  instrumental  records  which  are  now  com- 
ing onto  the  market  in  steadily  increasing 
numbers. 

Taking  a  Practical  Interest 

When  I  say  a  "practical  interest,"  I  mean 
simply  that  sort  of  interest  which  enables  one 
to  enjoy  for  oneself  the  playing  of  fine  music, 
and  to  talk  about  its  elements  or  rudiments  in 
a  manner  that  is  not  wholly  ignorant.  It  is  a 
fact  not  to  be  denied  by  those  who  have  oppor- 
tunities for  observation  that  the  tendency  in  the 
appreciation  of  good  music  is  to  begin  in  a 
very  small  way  and  to  grow  slowly. 

Now,  I  have  no  doubt  that  what  has  been 
said  above  will  appear  to  some  as  if  I  were 
suggesting  something  dreadful.  But  in  truth, 
the  study  of  artistic  music  is  one  of  the  most 
delightful  exercises  in  which  the  mind  can  in- 
dulge; while,  anyhow,  what  I  am  proposing  is 
indeed  a  dose  of  the  mildest  character  and  ex- 
tent, the  taking  of  which  will  be  very  pleasant 
and  the  after-effects  in  every  way  delightful. 

1  am  not  speaking  of  those  who  are  already 
acquainted  with  the  best  in  music.  They  will 
take  care  of  themselves.  But  to  the  others 
I  would  say,  go  to  the  very  next  concert  of 
orchestral  music  that  takes  place  in  your  city. 
There  are  several  reasons  why  you  should  do 
this.  In  the  first  place,  it  will  give  you  the  op- 
portunity of  hearing  the  sound  of  a  full  string 
band  in  all  its  power  and  beauty,  no  longer  re- 
duced to  the  dimensions  of  the  talking  machine's 
sound  box.  In  the  second  place,  it  will  enable 
you  to  see  the  manner  in  which  such  a  band  is 
made  up,  how  the  parts  are  distributed  between 
stringed,  brass  and  wood  instruments,  and  to 
gain  a  general  idea  of  the  power  and  capacity 
of  this  great  combination  instrument  of  music. 

But  it  should  not  be  expected  that  such  a 
visit,  if  it  were  the  first,  would  produce  any 
clear  ideas  on  the  subject  of  orchestral  music 
or  orchestral  playing.  But  it  would  lead  you, 
if  you  should  be  willing  to  analyze  your  im- 
pressions, to  the  notion,  at  least,  that  in  all  this 
elaboration  there  is  necessarily  a  meaning,  and 
that  this  meaning  can  be  understood  without 
much  difficulty  if  only  the  key  to  it  be  found. 
Finding  the  Key 
This  key  can  perhaps  most  elaborately  be 
found  by  the  simple  process  of  going  to  con- 
certs and  reading  the  program  books.  But  it 
can  much  more  quickly  and  more  easily  be  found 
by  taking  the  trouble  to  read  such  a  book  as 
W.  J.  Henderson's  "How  to  Listen  to  Music," 
which  tells  you  all  about  orchestras,  the  vari- 
ous instruments  they  use,  the  different  forms  of 
art-music,  how  these  may  be  recognized,  and 
many  other  interesting  and  fascinating  details. 

But,  as  a  sort  of  preliminary  to  the  pos- 
sible stuffy  on  your  part,  perhaps  you  will  al- 
low me  to  give  you  a  little  notion  of  the  gen- 
eral make-up,  as  it  were,  of  the  kind  of  music 
which  is  played  by  the  great  orchestras,  the 
great  soloist  performers  on  violin,  'cello  or 
piano,  the  great  string  quartets,  etc.  I  shall, 
however,  wish  to  say  nothing  at  the  moment 
about  opera,  for  that  is  already  so  wonderfully 
well  covered  in  such  volumes  as  "The  Victor 
Book  of  the  Opera,"  which  every  salesman 
should  know  by  heart,  and  is  besides  so  gen- 
erally familiar  to  all  through  the  vast  quan- 
tities of  operatic  records  sold  that  its  treatment 
here  is  not  particularly  necessary.  • 

The  name  which  is  applied  to  the  greatest 
of  musical  organizations — the  name  "symphony 
orchestra" — suggests  the  greatest,  most  mag- 
nificent, and  most  elaborate  of  all  the  forms  in 
which  art  music  is  cast;  the  orchestral  sym- 


phony, or  symphony  for  orchestra.  A  sym- 
phony is  so-called  because  (1)  it  partakes  of  a 
special  form  and  (2)  because  it  is  written  for 
a  vast  assemblage  of  musical  instruments,  which 
have  gradually  been  developed  along  certain 
lines  until  the  precise  types  of  instruments 
therein  employed,  and  to  a  "large  extent  their 
numbers,  are  virtually  identical  in  all  such  or- 
ganizations. 

The  Symphony 

The  special  form  which  the  symphony  takes 
is  also  common  to  the  sonata  for  solo  piano 
or  violin,  and  to  the  so-called  quartet,  a  com- 
position written  for  two  violins,  a  viola  or  tenor 
violin  and  a  violoncello,  which,  together,  make 
up  what  is  called  a  string  quartet.  When  a 
piece  of  music  in  this  form  is  written  for  the 
array  of  orchestral  instruments,  it  is  called  a 
symphony;  when  it  is  written  for  a  solo  in- 
strument, whether  piano,  violin,  violoncello  or 
other,  it  is  called  a  sonata;  when  for  a  quartet 
of  stringed  instruments,  a  quartet. 

Now,  the  principal  work  of  symphony  or- 
chestras, such  as  the  Boston  and  Chicago  or- 
ganizations which  are  now  making  records,  is 
to  play  symphonies  and  other  musical  works 
based  upon  this  form.  The  symphony  form  is 
the  dominating  one,  and  although,  at  first,  the 
records  made  by  these  great  orchestras  will  no 
doubt  be  small  movements  of  a  lighter  order, 
still,  the  Pathe  Co.  has  produced  complete  sym- 
phonies in  Europe,  and  it  is  quite  certain  that 
the  same  will  soon  be  done  here.  When  it  once 
gets  started  there  will  be  no  end  to  it  and 
the  necessity  will  be  still  greater  of  acquiring 
the  knowledge  set  forth  here. 

It  is  understood,  then,  that  we  must  under- 
take to  acquaint  ourselves  with  the  kind  of 
musical  form  which  we  denominate  symphony. 
In  the  early  days  of  music,  when  the  art  had 
been  very  little  developed — say  four  centuries 
ago — almost  the  only  kind  of  music  one  could 
hear  was  vocal;  and  this  was  very  crude  indeed. 
It  may  mean  ludicrous  to  hear  that  it  took  cen- 
turies of  patient  study  to  discover  the  fact  that 
two  voices  could  sing  together  on  different 
notes,  without  coming  into  collision  with  each 
other;  but  such  is  the  fact.  The  simplest  ideas 
of  harmony  took  years  to  develop  and  mean- 
while musical  instruments  lagged  behind  the 
human  voice,  and  music  as  an  art  only  began  to 
exist  seriously  about  three  centuries  ago. 
The  Masters 

Now,  when  the  key-board  instruments  that 
preceded  the  piano  had  been  invented  and  per- 
fected, and  the  violin  at  the  same  time  had 
come  into  that  marvelous  perfection  which  has 
never  been  since  even  approached — at  the  hands 
of  the  old  Italian  makers — there  arose  a  num- 
ber of  great  musicians  who  flourished  during  the 
eighteenth  century  and  devoted  themselves  to 
improving  music  for  the  orchestra,  which  they 
indeed  developed  into  what  it  now  is,  and  to 
building  up  forms  of  writing  which  should  re- 
main as  models  to  all  subsequent  musicians. 
These  men  were,  mainly,  J.  S.  Bach,  Josef 
Haydn,  Amadeus  Mozart  and  Ludwig  von 
Beethoven.  Bach,  who  died  in  1750,  laid  the 
foundation  of  modern' music  and  especially  of 
the  symphony.  Haydn  brought  the  form  of  the 
symphony  to  formal  perfection.  Mozart  showed 
how  that  form  could  be  enriched,  made  pleas- 
ing and  melodious  and  yet  even  more  elaborate. 
He  introduced  new  instruments  into  his  orches- 
tra, such  as  the  clarinet  and  trumpet.  He  made 
the  symphony  not  only  beautiful,  but  full  of 
power  and  strength;  strength  concealed  in  the 
most  delightful  gracefulness,  power  masked  by 
the  most  winning  beauty.  Beethoven  made 
the  symphony  not  only  beautiful  and  strong, 
but  the  medium  through  which  the  most  divine 
aspirations  and  most  poignant  emotions  might 
be  expressed.  Sweeping  beyond  the  confines 
(Continued  on  page  50) 


50 


THE    TALKING    MACHINE  WORLD 


THE  MUSICAL  POSSIBILITIES  OF  THE  TALKING  MACHINE  p™"™™" 

(Continued  from  /.„,./.-  45)   iRECORD  ENVELOPES 


of  formal  perfection  he  seemed  to  ascend  to 
heaven  in  his  inspiration.  He  was  the  greatest 
musical  mind  that  has  yet  appeared;  and  his 
music  will  never  die. 

These  four  men  are  the  classic  masters  of 
music.  After  them,  the  more  modern  school 
of  freer  ideals  and  less  formal  structure  began 
to  assert  itself,  and  things  changed  somewhat; 
but  the  work  of  these  men  remains  the  model 
of  all  good  music.  Therefore,  the  wonderful 
musical  form  they  perfected — the  symphony — 
is  the  necessary  object  of  the  attention  and 
study  of  every  music  lover. 

Form 

From  what  has  been  said,  it  is  plain  that 
the  essence  of  music  is  what  we  call  "form." 
Now,  this  word  may  for  a  moment  be  puzzling 
to  one  who  has  never  associated  the  idea  of 
music  with  the  idea  of  "structure."  Yet  any 
one  can  see  that  the  simplest  tune  must  be 
composed  of  tones  which  are  effectively  related 
to  each  other.  Now,  suppose  you  take  the  very 
simplest  tune  you  can  imagine;  as  for  instance 
that  classic  of  our  youth,  "We  won't  go  home 
till  morning."  The  refrain,  you  will  remember 
(of  course  no  one  sings  it  now;  of  course  not, 
I  said)  consists  of  four  lines  as  follows: 
"We  won't  go  home  till  morning, 
We  won't  go  home  till  morning, 
We  won't  go  home  till  morning, 
Till  daylight  doth  appear!" 
These  intelligent  remarks  are  set  to  a  tune 
which  can  be  analyzed  by  running  it  over  in 
one's  head.  Try  to  remember  it  and,  hum  it 
over  to  yourself.  You  will  notice  that  the  four 
lines  have  each  a  separate,  well-defined  tune. 
The  tune  of  the  first  line  is  repeated  identically 
in  the  second  line.  The  tune  of  the  third  line 
begins  the  same  as  the  first  two,  but  ends  more 
slowly  on  the  word  "mo-o-rning,"  with  a 
slightly  different  close,  seeming  to  lead  directly 
into  the  fourth  and  last  line,  which  has  a  sep- 


arate tune  of  its  own,  be  composed  of  almost 
the  same  notes,  but  differently  arranged.  The 
whole  makes  a  complete  tune. 

Now,  this  is  an  example  of  form  in  its  simplest 
aspect.  The  first  two  lines  repeat  the  same 
musical  tune  or  idea,  but  this  is  not  repeated 
identically  in  the  third,  because  in  that  case  the 
transition  to  the  different  tune  in  the  fourth 
would  be  too  abrupt;  as  any  one  can  see  by 
trying  for  himself.  Then  again,  if  the  fourth 
line  repeated  the  tune  of  the  third,  there  would 
be  no  stop  to  the  idea,  and  there  would  be  a 
sense  of  incompleteness  which  could  only  be 
eliminated  by  bringing  in  some  kind  of  closing 
idea.  The  sentence  of  four  lines,  which  makes 
up  the  words,  would  not  be  complete  if  the 
last  line  were  left  out;  and  the  music  which 
goes  with  the  words  is  as  much  a  sentence  as 
they  are. 

This  idea  of  form,  or  structure,  is  the  basis 
of  all  music,  and  the  only  difference  between 
what  is  sometimes  called  "classical"  music  and 
the  more  popular  sort  lies  in  the  fact  that  in 
the  former  the  ideas  are  more  serious,  more 
carefully  worked  out  and  more  elaborately  ex- 
pressed. It  is  the  difference  between  a  great 
picture  and  a  comic  drawing  in  a  newspaper. 
The  "Movements" 

The  old  masters  who  created  the  symphony 
worked  entirely  on  the  musical  materials  that 
were  available  to  them;  and  these  were  mainly 
the  song-tunes  and  dance-tunes  of  the  people. 
The  symphony  really  is  based  upon  various  de- 
velopments of  old  dance  tunes  throughout;  by 
which  I  mean  that  the  kind  of  tunes  which  go 
to  make  up  the  subject-matter  of  a  symphony 
are  drawn  from  the  same  kind  of  musical  idea 
as  is  at  the  bottom  of  all  dance  music,  though 
of  course  its  character  is  more  serious.  A  sym- 
phony is  always  divided  into  large  sections, 
denominated  "movements,"  each  of  which  is  a 
complete  piece  in  itself.    When  the  whole  sym- 
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phony  is  played,  each  movement  is  given  with 
a  pause  between  it  and  the  next  one.  The  usual 
method  is  to  write  in  four  movements.  The 
first  movement  is  the  most  important.  It  starts 
out  usually  with  an  introduction,  like  the  in- 
troduction to  a  song,  only  proportionately  elab- 
orate, of  course.  Then  the  first  theme,  or  mu- 
sical idea,  is  set  forth,  usually  a  melody  of 
strong,  often  stern  character.  This  is  set  forth 
often  twice,  so  as  to  fix  it  on  the  attention  of 
the  hearer.  Then  it  is  "worked  over,"  meaning 
that  the  idea  is  subjected  to  some  musical  de- 
velopment, being  spun  out  in  any  way  the  com- 
poser may  deem  proper,  until  he  has  developed 
it  so  far  as  he  thinks  it  can  stand  the  process. 
Then  he  introduces  a  "second  theme,"  which 
is  usually  a  melody  of  more  tender  character, 
slower  in  speed  and  less  abrupt.  The  two 
themes  are  sometimes  called  the  "male  and 
female"  theme;  and  the  description  is  apt.  They 
form  the  material  from  which  the  composer 
develops  his  first  movement. 

After  the  setting  forth  of  the  second  theme 
the  composer  proceeds  to  what  he  calls  the 
"development"  or  working  out.  This  means 
that  he  takes  his  ideas,  subjects  them  to  all 
sorts  of  musical  treatment,  inverting  them,  en- 
riching them  with  new  harmonies,  assigning 
them  to  new  groups  of  instruments;  and  so  on, 
until  he  has  exhausted  what  he  has  to  say 
about  them.  Lastly,  he  repeats  the  first  or 
statement  part  of  the  movement  and  brings 
the  whole  to  an  end  in  a  brilliant  "coda"  or 
closing  piece,  usually  founded  on  the  first 
theme.  The  end  is  always  on  the  tone  or  chord 
which  begins  the  movement  and  determines  its 
"key." 

All  the  great  masters  have  done  surpassing 
work  in  these  respects.  The  first  movements  of 
Papa  Haydn  (died  1809),  who  invented  the 
form,  are  charming  in  their  naive  beauty,  those 
of  Mozart  are  sweet  but  strong;  those  of 
Beethoven  passionate  and  grand,  though  oft- 
times  tender  and  appealing,  and  occasionally 
humorous. 

For  a  specially  lovely  example  of  the  first, 
hear  Haydn's  "London"  Symphony  in  D.  For 
a  type  of  the  second,  try  Mozart's  in  E  major, 
and  for  the  finest  example  of  Beethoven's  genius, 
the  first  movement  of  the  fifth  symphony  in 
C  minor. 

In  the  next  article  I  shall  describe  the  other 
movements  of  a  symphony,  give  some  hints  on 
hearing  some  of  the  best  and  so  on. 

(To  be  continued) 

W.  C.  DE  FOREEST  &  SON  EXPAND 

Prominent  Music  House  of  Sharon,  Pa.,  Ar- 
ranges for  Elaborate  New  Victrola  Depart- 
ment Adjoining  Present  Store  of  Company 

Sharon,  Pa.,  November  5. — W.  C.  De  Foreest  & 
Son,  of  this  city,  are  spending  $25,000  for  a  new 
Victrola  department.  They  will  have  twelve 
new  Victrola  booths  and  a  large  foreign  de- 
partment. They  have  bought  a  three-story 
building  next  to  the  present  location,  and  the 
entire  front  of  the  combined  stores  will  be  de- 
voted to  display  purposes.  The  first  floor  of 
the  store  will  be  used  for  Victrolas.  They 
have  the  largest  Victrola  department  in  Northern 
Pennyslvania  and  have  branch  stores  at  Green- 
ville, Pa.,  and  at  Warren,  Ohio. 

PLACE  NEW  LINE  ON  MARKET 

St.  Paul,  Minn.,  November  8. — The  Elmbrola 
Talking  Machine  Co.,  of  -this  city,  has  just 
placed  a  new  line  of  machines  on  the  market 
which  it  is  selling  through  the  dealers.  The 
company  has  a  number  of  men  on  the  road 
who  report  the  establishment  of  several  deal- 
ers in  different  parts  of  the  country. 
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THE  Phon  d 'Amour  has  a  patented  wooden  dia- 
phragm, ^not  a  metal  one),  sound  amplifier  and  repro- 
ducer.   This  gives  the  true  tone  and  pitch,  exquisite 
as  a  master's  sweep  over  the  strings  of  a  Strad,  beautifully 
perfect  as  God's  rainbow. 

The  Phon  d' Amour 

is  the  achievement  of  a  genius. 

It  reproduces  the  human  voice  ex- 
actly, perfectly  and  sympathetically; 
the  piano,  violin,  cello,  viola,  harp, 
flute,  oboe,  clarinet,  faggott,  horn 
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tympani,  percussion. 

Because  the  Phon  d'Amour  is  the 
invention  of  a  master  mind  of  har- 
mony who  knew  how. 

The  Phon  d'Amour  is  not  an  assembled 
instrument;  the  improvements  and  features 
embodied  in  Phon  d'Amour  are  patented  and 
procurable  in  no  other  insrument. 
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of  whatever  make. 
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of  this  page  the  Columbia  Graphophone  Co.  shows  a  group  of  colored  cut-outs,  made  of  unbendable  cardboard,  each 
backed  by  a  strong  easel,  representing  groups  of  Nationalities  and  Races  whose  songs  and  music  are  produced  upon 
Columbia  "E"  Records. 

Dealers  everywhere  have  long  realized  this  particular  branch  of  the  ever  increasing  Columbia  line  as  the  most  lucrative 
in  the  entire  Talking  Machine  Industry — i.  e.  to  give  the  neighbor  the  songs  and  music  of  the  land  of  his  birth. 

The  problem  to  convey  to  the  public  of  foreign  origin,  the  glad  news  that  records  of  their  native  songs  and  music 
may  be  secured  inside  of  the  store  that  they  pass  daily,  is  finally  solved  by  the  ingenuity  of  the  International  Record 
Department  of  "Columbia"  by  this  unique  display,  showing  at  a  glance  the  different  nations  in  their  picturesque  costumes, 
frolicking  at  their  leisure  moments — a  panorama  that  is  educational  and  will  bring  to  many,  sweet  memories  of  "Home 
Sweet  Home." 

Each  group  is  numbered  corresponding  with  the  numerically  arranged  tablet  at  the  front  shield  of  "STATUE  OF 
LIBERTY."  This  is  for  the  purpose  of  identification  and  information  for  those  unfamiliar  with  the  national  costumes  of 
their  foreign  neighbors  and  for  the  purpose  of  gratifying  the  curiosity  of  the  great  multitude  who  will  be  attracted  to 
every  Columbia  Dealer's  window,  exhibiting  this  inimitable  International  Display. 

The  entire  outfit  consists  of: 


No. 

1 

ARABIC-SYRIAN. 

No. 

10 

ITALIAN-NEAPOLITAN. 

No. 

2 

BOHEMIAN. 

No. 

11 

LITHUANIAN. 

No. 

3 

FRENCH. 

No. 

12 

MEXICAN-SPANISH. 

No. 

4 

GERM  AN- AUSTRIAN  (SWISS). 

No. 

13 

POLISH. 

No. 

5 

GREEK. 

No. 

14 

RUSSIAN-RUTHENIAN. 

No. 

6 

HAWAIIAN. 

No. 

15 

ROUMANIAN. 

No. 

7 

HEBREW-JEWISH. 

No. 

16 

SCANDINAVIAN. 

No. 

8 

DUTCH  (HOLLAND). 

No. 

17 

SERVIAN-CROATIAN. 

No. 

9 

HUNGARIAN. 

No. 

18 

SLOVAK  (SLAVISH). 

The  manufacturing  cost  and  the  price  at  which  the  entire  set  is  sold  to  dealers,  is  $17.50  including  background  con- 
sisting of  Uncle  Sam  and  Statue  of  Liberty  ( one  piece )  and  Skyscrapers,  Ships  and  New  York  Harbor  each  measuring  24x50 
inches.  The  size  of  the  individual  group  is  24-27  inches.  It  is  obvious  from  the  dimensions  that  the  display  may  be  used  for 
every  sized  window.  For  a  small  window  we  suggest  the  background,  which  is  both  attractive  and  interesting  because  it  re- 
presents most  vividly  the  famous  skyline  of  the  Metropolis  and  perhaps  three  or  four  different  groups.  By  purchasing  the 
entire  group,  the  window  may  be  changed  frequently  and  always  maintained  equally  attractive.  Besides,  the  purchase  of 
the  whole  outfit  effects  an  economy,  as  naturally  quantity  again  is  a  factor  for  keeping  low  the  manufacturing  cost. 

SINGLE  GROUPS  may  be  purchased  at  $1.00  each. 

UNCLE  SAM  AND  STATUE  OF  LIBERTY  (one  piece)  $2.00. 

SKYSCRAPERS  AND  SHIPS  WITH  N.  Y.  HARBOR  (two  pieces)  $2.00. 

Important  Features  ! 

Small  Cost  and  Artistic  Work 

as  low  as  one  good  display  card.    Each  group  hand  colored,  executed  by  artists  of  reputation. 

A  Business  Producer 

beyond  a  doubt,  it  will  show  at  a  glance  the  Records  you  are  selling,  thus  opening  up  new  opportunities,   formerly  out 
of  reach. 

New  Costumers 

will  be  attracted  to  your  store.  If,  for  example,  you  never  before  sold  Russian  records,  you  will  attract  Russian  trade  to 
your  store  by  displaying  the  Russian  group.  This  IMPORTANT  FACT  applies  to  every  other  nationality.  The  possibilities 
are  unlimited. 

A  Novelty 

is  the  consensus  of  expert  opinion.  It  will  at  all  times  command  attention.  The  "Columbia"  International  Window  Display 
is  an  artistic  accomplishment,  commercialized  without  profit  and  a  novelty  that  will  make  people  NOTICE  YOUR  STORE. 

"Columbia"  Policy 

to  assist  the  Dealer  in  increasing  his  business  actuated  this  effort  that  will  unquestionably  find  a  generous  response  from  all 
Talking  Machine  Men  desirous  of  sharing  in  the  prevailing  and  ever  greater  prosperity. 

For  detailed  information  address: 

Columbia  Graphophone  Co., 

INTERNATIONAL  RECORD  DEPARTMENT      —  --  i 

Sates  Promotion  Division.  102  West  38th  Street,  New  York  Cily 
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Is  your  store  a  terminus  or  distributing  point  for 
merchandise?  Columbia  stores  are  quick  distribut- 
ing centers  for  Grafonolas  and  records  which  sell 
rapidly  because  there  is  a  consistent  and  insistent 
consumer  demand  for  Columbia  Grafonolas  and 
Columbia  Records. 

Columbia  Graphophone  Co 

Woolwoith  Building,  New  York 


TO  MAKE  TALKING  MACHINE  NEEDLES    WISCONSIN  EDISON  DEALERS  MEET 


The  Record  Needle  &  Mfg.  Co.,  Organized  in 
Milwaukee,  to  Enter  the  Field  in  a  Big  Way — 
Prominent  Trade  Interests  Back  of  the  New 
Venture — To  Begin  About  January  1 


Milwaukee,  Wis.,  November  6. — The  Record 
Needle  &  Mfg.  Co.,  of  this  city,  which  recently 
was  incorporated  with  a  capital  stock  of  $75,000 
by  George  F.  Ruez,  Samuel  W.  and  Harry  A. 
Goldsmith,  well  known  in  the  talking  machine 
trade  of  Wisconsin  and  Upper  Michigan,  will 
engage  in  the  manufacture  of  talking  machine 
needles  on  a  large  scale. 

The  new  company  practically  has  concluded 
negotiations  for  factory  quarters  and  expects  to 
start  active  production  about  January  1.  For 
the  present  it  will  confine  its  efforts  to  the 
manufacture  of  talking  machine  needles  for  all 
types  of  machines,  and  will  distribute  the  prod- 
uct through  the  jobbing  trade  exclusively.  The 
daily  output  will  be  2,000,000  needles.  Fifty 
people  will  be  employed.  Later  the  company 
will  add  to  its  lines  of  manufacture  needles  for 
sewing  machines,  darning,  knitting,  etc. 

Since  the  commencement  of  the  great  war 
there  has  been  a  decided  shortage  of  talking 
machine  needles  in  this  country.  It  is  estimated 
that  the  United  States  and  Canada  consume  no 
less  than  10,000,000.000  needles  each  year  and 
the  demand  is  growing  by  leaps  and  bounds. 

The  interests  backing  the  Record  Needle  & 
Mfg.  Co.  are  the  same  as  those  affiliated  with 
the  Record-Lite  Co.,  Milwaukee.  Messrs.  Ruez, 
Goldsmith  and  Goldsmith  also  are  the  owners 
of  the  Badger  Talking  Machine  Co.,  Victor  job- 
ber for  Wisconsin. 


W.  E.  HENRY  WITH  COLUMBIA  CO. 


The  international  record  department  of  the 
Columbia  Graphophone  Co.,  New  York,  an- 
nounced this  week  that  W.  E.  Henry  had  joined 
the  department's  sales  staff.  He  will  visit  the 
trade  from  Denver  west  to  the  Pacific  Coast, 
co-operating  with  the  Columbia  dealers  in  the 
development  of  their  international  record  busi- 
ness. 

W.  E.  Henry  is  one  of  the  veterans  of  the 
talking  machine  industry,  his  previous  experi- 
ence in  this  field  dating  back  to  1898.  He  is 
thoroughly  conversant  with  the  sales  possi- 
bilities of  his  new  work,  and  is  enthusiastic  in 
his  praises  of  Columbia  records  presenting  the 
songs  and  music  of  the  foreign  countries. 


FLEMISH  PHONOGRAPH  CO.  AFFAIRS 


Wendell  J.  Wright  and  Henry  Silcocks  have 
been  appointed  ancilary  receivers  for  the  Flem- 
ish Phonograph  Co.  in  bond  of  $25,000.  The 
New  York  office  of  the  company  has  been  dis- 
continued and  the  receivers  are  making  the  fac- 
tory at  Bush  Terminal,  Brooklyn,  their  head- 
quarters. No  definite  plans  for  the  future  have 
as  yet  been  announced. 


More  Than  One  Hundred  Dealers  from  All  Sec- 
tions of  State  Gather  in  Milwaukee  for  Busi- 
ness Conference — Enjoy  Tone  Test 


Milwaukee,  Wis.,  November  5. — One  of  the  big 
events  of  the  month  in  local  phonograph  circles 
was  the  first  annual  convention  of"  Edison  re- 
tailers of  Wisconsin  held  in  Milwaukee  on 
Thursday,  November  1,  under  the  joint  auspices 
of  the  Edison  factory  and  the  Phonograph  Co. 
of  Wisconsin,  213-215  Second  street.  Edison 
jobber  for  Wisconsin  and  Upper  Michigan. 
More  than  100  dealers  from  all  parts  of  the  State 
spent  the  day  in  Milwaukee  and  talked  over 
the  past,  present  and  future  of  the  business.  It 
was  truly  a  crowd  of  optimists,  and  a  search 
for  the  dealer  who  might  have  more  machines 
on  hand/ than  he  may  be  able  to  use  before  the 
end  of  the  year  was  fruitless. 

The  dealers  were  entertained  at  a  lunchon  at 
noon  in  the  Hotel  Wisconsin,  and  in  the  after- 


noon William  Maxwell,  vice-president  of  the 
Edison  Co.,  delivered  a  graphic  talk  on  sales- 
manship. At  night  the  convention  moved  in  a 
body  to  the  Pabst  Theatre,  where  Mme.  Julia 
Heinrich,  an  Edison  artist  of  renown,  gave  a 
tone-test  recital 

The  convention  was  a  decided  success  and 
much  of  the  credit  for  it  is  due  to  William  A. 
Schmidt,  general  manager  of  the  Phonograph 
Co.,  who  assumed  the  brunt  of  the  duties  en- 
tailed by  the  enterprise.  The  meeting  came 
just  after  Edison  dealers  had  passed  through 
•'Ed  ison  Week"  and  reaped  a  harvest  of  busi- 
ness as  the  result  of  the  attention  attracted  to 
Edison  products  through  that  event. 


HAS  VICTOR  LINEJN  BOONEVILLE 

The  Gmelich  &  Schmidt  Co.,  of  Booneville, 
Mo.,  has  purchased  the  stock  of  Victor  talking 
machines  formerly  owned  by  the  Sauter  Mer- 
cantile Co.,  and  now  has  the  exclusive  sale  of 
the  Victor  line  in  Booneville. 


KANE  INSTRUMENT  STANDS 

NOTE  REDUCED  PRICES 


r 


Praise 
Any  Home 


They  Sell 


as 


Easily  as 
Phonograph 
Needles 


D..UUAJ   IT*     *   1  MAHOGANY;  GOLDEN,  FUMED, 

Kubbed  finishes —    or  weathered  oak. 

No.  594— Top  13#"  x  UTAn  each— $2.00  No.  596— Top  20K"  x  24^"— each  $2.75 
No.  595-Top  17    n  x  17    "  each—  2.25    No.  597— Top  17%"  x  20^"— each  2.35 

ALL  30"  HIGH 

NET— F.  O.  B.  KANE,  PA.,  IN  LOTS  OF  SIX  OR  MORE. 

CONSTRUCTED  SUBSTANTIALLY— FINISHED  ELEGANTLY. 

The  slide  under  the  top  is  a  "third  hand"  for  changing  records.   The  shelf  is  convenient 
for  record  files.       Immediate  shipments. 

KANE  MANUFACTURING  COMPANY,  Kane,  Pa. 
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mereon  Record? 


They  Help  You  Sell  More 

Phonographs! 


|\  f\ ANY  people  in  comfortable  cir- 
*  ^  ■  cumstances  have  hesitated  about 
buying  phonographs  because  of  the 
high  cost  of  their  records,  combined 
with  the  high  cost  of  living.  Emerson 
Records  help  you  overcome  this. 

Feature  Emerson  Records  at  jour 
for  a  dollar — instead  of  only  one — 
and  you  will  not  only  increase  your 
phonograph  sales  but  are  sure  to  sell 
lots  of  Emerson  Records.    Do  a  little 


merchandising  along  such  lines  and 
watch  your  profits  grow. 

Emerson  Records  are  crowded  full 
of  Broadway  s  newest  and  snappiest 
hits  —  songs  by  noted  stars  —  patri- 
otic, popular,  musical  comedy, 
dance,  humorous  and  grand  opera 
selections.  They  are  quality  records 
at  25  cents  each,  with  music  on 
both  sides.  They  play  on  all  phono- 
graphs. 


Emerson  Phonograph  Company,  Inc. 

3  West  35th  Street  New  York  City 

Stock  Emerson  Records 

For  the  Big  Holiday  Trade! 
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NEW  EDISON  PRICE  SCHEDULE  TAKES  EFFECT  JANUARY  1 

Thomas  A.  Edison,  Inc.,  Issues  Special  Bulletin  Announcing  Upward  Revision  of  Prices,  Due  to 
Greatly  Increased  Cost  of  Production,  and  the  Levying  of  the  War  Revenue  Tax 


Thos.  A.  Edison,  Inc.,  made  an  announce- 
ment last  week  calculated  to  set  at  rest  questions 
regarding  the  likelihood  of  that  company  to  in- 
crease prices  on  certain  models  of  machines  and 
records  to  take  care  of  steadily  growing  pro- 
duction costs  and  the  excise  tax  of  3  per  cent, 
recently  placed  on  phonographs  and  records 
through  the  War  Revenue  Act. 

In  a  special  bulletin  issued  by  the  Edison  in- 
terests, the  company  announces  that  it  cannot 
longer  continue  to  absorb  all  of  the  increasing 
costs  of  manufacture,  and  that  new  list  prices 
have  become  necessary,  and  will  be  effective  on 
January  1,  1918.  Meanwhile,  beginning  October 
25,  a  nominal  sum  was  added  to  the  billing 
price  of  each  phonograph  sent  to  the  jobbers, 
to  cover  not  all,  but  a  part  of  the  estimated  Gov- 
ernment taxes  on  phonographs  and  records.  It 
is  the  company's  policy  to  absorb  a  portion  of 
this  tax,  and  pass  only  part  of  it  on  to  the  con- 
sumer. The  nominal  sum  added  to  the  jobber's 
bill  will  be  billed  in  turn  to  the  dealer,  who  will 
add  it  to  the  list  price.  The  retail  selling  price 
of  Edison  phonographs,  therefore,  will  be  the 
present  list  price,  plus  the  sum  specified  by  the 
company  on.  each  model  as  a  pro  rata  of  the  esti- 
mated tax  on  phonographs  and  records. 

The  list  prices  on  Amberola  phonographs  and 
records,  which  will  be  effective  January  1,  1918, 
are  as  follows:  Amberola  30,  $35;  Amberola  50, 
$58;  Amberola  75,  $82.50.  The  same  percentage 
of  profit  to  the  dealer  will  be  maintained.  Blue 
Amberol  records,  on  and  after  January  1,  will 
sell  at  60  cents  list. 

The  list  prices  on  Edison  Disc  phonographs, 
effective  January  1,  have  not  yet  been  an- 
nounced, but  are  promised  on  November  15. 
The  company  has,  however,  announced  that  it 
has  no  present  intention  of  increasing  the  list 
price  of  Disc  Re-Creations. 

In  explanation  of  the  Edison  Co.'s  conserva- 
tive attitude  in  regard  to  advancing  prices,  Will- 
iam Maxwell,  vice-president  of  the  company, 
said  in  part: 

"I  judge  it  is  unnecessary  to  say  that  we  need 
to  advance  prices  as  much  as  anyone.     I  am 


quite  sure  that  our  percentage  of  profit  is  less 
than  that  of  other  established  manufacturers. 
Also  it  is  probable  that  we  have  felt  the  in- 
creasing cost  of  materials  more  acutely  than  any 
other  manufacturer  in  the  phonograph  business. 
I  think  this  is  true  because  our  specifications 
are  very  rigid,  and  there  has  been  a  disposition 
to  make  us  pay  dearly  for  the  observance  of 
those  specifications. 

"Despite  the  fact  that  labor  and  material  used 
in  the  manufacture  of  Edison  phonographs  and 
records  have  increased  enormously  and  our 
margin  of  profit  has  grown  gradually  less,  we 
have  been  loath  to  increase  our  prices.  Our 
reluctance  to  establish  increased  list  prices  has 
been  due  chiefly  to  our  devotion  to  the  one- 
price  principle.  I  can  assure  you  that  our  prices 
would  have  been  increased  over  a  year  ago  if 
our  phonographs  and  records  were  not  being  sold 
in  accordance  with  the  one-price  system.  It  has 
now  become  necessary,  however,  for  us  to  make 
a  considerable  advance  in  our  list  prices,  but  we 
are  withholding  the  advance  until  January  1, 
1918. 

"Thousands  of  people  have  been  planning  to 
buy  Edison  phonographs  this  fall,  and  it  seems 
to  us  hardly  fair  to  them  to  put  the  advance  in 
effect  before  January  1.  In  the  meantime  some- 
thing has  to  be  done  about  the  Government  tax. 
We  have  decided  to  absorb  a  portion  of  the  tax 
ourselves,  and  pass  on  to  the  consumer  only  a 
part  of  the  estimated  Government  taxes  on 
phonographs  and  records.  Owing  to  the  rapidly 
increasing  production  of  records,  it  is  a  little 
difficult  to  make  an  accurate  estimate,  but  I 
think  we  have  shouldered  our  share  of  the 
burden." 

It  is  evident  that  the  officials  of  the  Edison 
Co.  gave  the  subject  a  great  deal  of  thought 
before  deciding  on  what  policy  they  would 
adopt,  and  equally  evident  that  they  believe  the 
policy  adopted  is  the  one  most  consistent  with 
their  well  known  adherence  to  the  one-price 
principle  and  their  desire  to  deal  fairly  with 
both  the  public  and  their  distributing  represent- 
atives at  all  times. 


INVENTS  NEW  STYLE  OF  TONE  ARM 


St.  Louis  Talking  Machine  Man  Claims  Many 
Advantages  for  New  Talking  Machine  Equip- 
ment— Has  Applied  for  a  Patent  on  It 


St.  Louis,  Mo.,  November  6. — Manager  Staffel- 
bach,  of  the  Pathe  department  of  Hellrung  & 
Grimm  House  Furnishing  Co.,  has  completed 
patent  papers  on  a  tone  arm  that  was  worked 
out  by  himself  and  Dan  Bagby,  a  student  of 
talking  machines.  Models  of  the  arm  were  made 
early  last  spring  and  have  been  in  use  most  of 
the  time  since  on  various  kinds  of  machines. 


FACTS  ABOUT  THE 

KENT  ATTACHMENT  NO.  1 

To  Play  Lateral  Cut  Records  on  the 
Edison  Diamond  Disc  Phonograph 


Patented  March  2,  1915 


It  has  been  recognized  by  experts  the  most  perfect 
device  of  its  kind  on  the  market. 

It  has  been  on  the  market  ever  since  the  Edison  Diamond 
Disc  made  its  appearance. 

It  can  be  had  with  or  without  reproducer  and  is  made 
in  two  lengths. 

it  is  guaranteed  by  the  Manufacturer  in  every  way. 

F,  C.  KENT  &  CO. 

Manufacturer  of  Phonograph  Accessories 

24  Scott  Street  Newark,  N.  J. 


Pending  complete  investigation  of  the  patent 
application  and  proving  their  product,  the  own- 
ers of  the  new  arm  have  not  attempted  any 
disposition  of  it,  but  several  manufacturers  of 
recently  produced  machines  have  inspected  it. 

The  advantage  of  the  arm,  according  to  Mr. 
Staffelbach,  is  that  it  eliminates  all  rasping  in 
the  joint  that  holds  the  reproducer.  The  needle 
or  what  serves  as  a  needle  is  held  onto  the  rec- 
ord by  a  device  similar  to  those  now  in  use, 
but  this  form  is  attached  to  the  tone  arm  by 
a  universal  joint  that  gives  no  chance  for  noise 
in  its  movements.  Also  this  joint  holds  the  re- 
producer absolutely  level,  eliminating  all  tilt- 
ing. By  a  turn  of  the  cover  of  this  joint  the 
arm  can  be  set  so  that  movement  is  impossible 
when  the  machine  is  to  be  shipped  or  moved, 
entirely  doing  away  with  the  necessity  of  tying 
or  otherwise  fastening  the  arm.  This  is  ac- 
complished by  merely  turning  the  cover  a  quar- 
ter turn.  As  this  cover  is  well  screwed  on,  it 
leaves  no  danger  of  the  person  who  unpacks  the 
machine  unscrewing  it  far  enough  to  do  any 
harm. 


NEW  POSTER  FOR  VICTOR  DEALERS 

The  Victor  Talking  Machine  Co.  has  just 
brought  out  for  the  use  of  its  dealers  a  most 
attractive  poster  measuring  twenty-one  by  thirty 
inches  calling  attention  to  the  use  of  the  Vic- 
trola  in  army  camps.  The  picture  is  of  the 
poster  type,  and  shows  a  group  of  soldiers  gath- 
ered around  the  camp  fire  facing  a  small  Vic- 
trola  with  just  a  suggestion  of  tents  in  the  back- 
ground. The  caption  reads:  "Victor  Records 
Delight  the  Soldier  Boys."  The  color  com- 
bination is  a  deep  blue,  with  orange,  brown  and 
yellow,  all  set  in  a  gray  border.  It  is  a  most 
effective  display. 


Announcing  the  appear- 
ance of  Styles  F  and  A, 
in  Brown  Mahogany  and 
Fumed  Oak,  of  the  won- 
derful FULTON  Phono- 
graph. (Retailing  at 
$150.00  and  $225.00 
respectively.) 


THE 

FULTON 


is  the  instrument  that  created  a 
sensation  at  the  recent  National 
Music  Show. 

In  the  FULTON  you  will 
find  the  only  distinct  and  appre- 
ciable advance  in  "tone- re  pro- 
duction" in  recent  years. 

Do  not  expect  "just  another 
one"  in  the  FULTON  but, 
rather,  superior  tone  and  re- 
production to  any  that  you 
have  heretofore  ever  heard 
emanating  from  a  phonograph. 

We  make  no  false  claims  for 
our  product,  Mr.  Dealer,  and 
if  after  receiving  the  first  in- 
strument you  fail  to  pronounce 
the  FULTON  the  finest  in- 
strument you  ever  listened  to, 
you  may  return  it  for  credit, 
and  at  our  expense. 

Plays  all  records  —  output 
limited. 


FULTON-ALDEN  co 


INC. 


WAUKEGAN,  ILL. 
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Munola  Success  Is  Assured 


It  seemed  necessary  to  us  when  we  started  to  build  the  Munola 
to  give  the  Public  a  well  designed,  well  built  and  well  finished 
Phonograph  at  a  price  within  the  reach  of  the  masses,  and  we  have 
succeeded  wonderfully  well.  Our  output  has  been  increased  ten  fold 
to  take  care  of  demands.  Our  aim  to  produce  "America's 
Leading  Popular  Priced  Phonograph"  has  been  accom- 
plished in  offering  the  Munola  at  a  retail  price  of 


$39.50 


Munola  Facts 


Cabinet  "dimensions: 

Height  42  inches,  Width, 
18  inches,  Depth  20  inches. 

HORN  — All  wood  con- 
struction, reflecting  sound 
waves  with  great  distinct- 
ness. 

FINISHES  — Mahogany, 
Fumed  Oak  and  Walnut. 

MOTOR  — Two -spring 
type,  will  play  three  ten- 
inch  records  with  one 
winding. 

TONE  ARM  and  SOUND 

BOX  —  Universal  type 
which  plays  all  makes  of 
disc  records. 


Munola  Dealers 


Are  going  to  make  money — 

BECAUSE  the  MUNOLA  is 

the  biggest  Talking  Machine 
value  in  the  country. 

BECAUSE — our  discounts  give 
them  a  legitimate  profit  on  their 
business. 

BECAUSE— MUNOLA  popu- 
larity is  not  going  to  be  momentary. 

BECAUSE — our  sales  organiza- 
tion is  going  to  be  back  of  them 
and  give  them  sales  assistance. 

BECAUSE  — The  American 
buying  Public  will  demand  MUN- 
OLAS  and  your  sales  expense 
will  be  greatly  reduced. 


Plays  All  Disc  Records.  Munolas  Will  Sell  Themselves 

We  will  be  pleased  to  hear  from  responsible  dealers  and  distributors 

MUNZER  MFG.  CORPORATION 

307-309  Sixth  Avenue,  South,  MINNEAPOLIS,  MINN. 
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KEEPING  THE  PROSPECT  "WARM" 

Why  One  Salesman  Let  a  Prospect  Leave  the 
Store  With  Confidence  in  Her  Promise  That 
She  Would  Return — A  Sales  Problem 


The  great  problem  of  the  salesman  in  any 
line  is  naturally  to  close  the  sale.  No  matter 
how  broad  the  salesman's  knowledge,  or  con- 
vincing his  arguments,  they  count  for  nothing 
unless  they  bring  the  order.  Salesmanship 
teaches  that  the  sooner  the  order  is  landed 
after  the  approach  is  made  the  less  chance 
there  is  for  the  prospect  to  get  "cold,"  and 
lose  interest. 

When  a  talking  machine  salesman,  for  in- 
stance, lets  the  prospect  get  out  of  the  store 
without  signing  a  contract  he  is  greatly  in- 
creasing his  difficulties  in  getting  the  order,  for 
once  away  from  his  influence  the  customer  is 
just  as  likely  as  not  to  shop  around  and  buy 
from  some  other  house. 

When  the  customer  is  inclined  to  hesitate, 
the  salesman  must  depend  upon  his  intuition  as 
to  just  how  far  he  can  go  in  endeavoring  to 
force  the  issue  without  offending  the  customer. 
He  must  know  whether  it  is  safe  to  let  the 
prospective  buyer  go  out  of  the  store  with  the 
promise  to  call  again,  or  to  insist  upon  imme- 
diate action. 

An  interesting  incident  calculated  to  prove 
that  the  salesman  is  sometimes  right  in  taking 
a  chance  of  letting  the  customer  get  away  from 
him  is  cited  in  "The  Voice  of  the  Victor,"  and 
tells  how  one  customer  came  back  and  why. 
The  story  reads: 

"She  was  somewhat  past  middle  age  and  she  was  also 
slightly  deaf,  hut  she  had  a  businesslike  gait  to  her  as  if 
she  were  a  real  customer  instead  of  a  mere  'looker.'  She 
came  into  a  Cleveland  Victrola  store  and  explained  to  the 
salesman  who  greeted  her  that  she  had  been  thinking  of 
buying  a  Victrola  X.  He  demonstrated  the  X  for  her 
and  also  other  types,  but  she  concluded  that  the  X  was 
what  she  wanted.  'I  don't  want  to  get  it  to-day,  however,' 
she  explained,  'but  will  come  in  to-morrow  and  get  you  to 
play  more  records  for  me.'  She  had  already  explained 
that  this  instrument  was  to  be  a  present  to  one  of  her 
relatives.  As  she  was  seemingly  pleased  with  the  service 
the  salesman  had  given  her.  she  expressly  requested  that 
he  be  on  hand  the  following  day  between  12  and  1  o'clock 
and  play  the  records  that  she  had  in  mind.  Having  made 
this  appointment,  she  walked  out. 

"Whereupon  the  manager  of  the  store  kindly  but  firmly 
began  to  lecture  the  salesman  in  this  case  on  the  great 
importance  of  closing  a  sale  while  the  store  had  an  in- 
terested customer  within  its  doors. 

'I  am  satisfied  that  we  have  made  this  sale,'  explained 
the  salesman.  The  malinger  smiled  indulgently:  'Don'1 
fool  yourself  like  that,  my  boy.  She  has  gone  out  to  shop 
at  other  places  and  there  is  not  one  chance  in  a  million 
that  this  store  will  ever  see  her  again.  The  thing  to  do  is 
to  hit  while  the  iron  is  hot — close  them  right  up  while  we 
have  our  hands  on  them.' 

"Mr.  Salesman  could  not  dispute  the  argument  that  it 
is  generally  a  good  plan  to  close  the  sale  before  the  cus- 
tomer leaves  the  store.  Just  the  same,  his  sixth  sense  as- 
sured him  that  he  had  read  this  old  lady  correctly — that 
she  had  her  plan  mapped  out  and  that  she  would  come 
back  next  day  just  as  she  had  promised.  He  told  the 
manager  so.    The  result  was  a  friendly  wager. 

"The  next  day  at  12.15  the  manager  and  one  or  two 
others  in  the  store  began  to  make  teasing  remarks  when 
the  customer  of  the  previous  day  did  not  appear.  Bui 
the  salesman  had  faith  in  his  judgment.  He  was  willing 
to  bet  a  good  hat  that  the  customer  would  still  come  and 
before  12.30  at  that.  There  were  people  in  the  store 
familiar  with  the  argument  who  would  have  taken  the 
wager,  only  they  disliked  to  get  a  hat  so  easily. 

"At  12.20  our  salesman  was  in  the  rear  of  the  store 
when  word  came  from  the  front  of  the  room  that  a  lady 
wanted  to  see  him.  It  was  the  past-middle-age,  slightly- 
deaf  woman  of  the  day  before,  and  she  still  had  her 
businesslike  gait. 

"She  not  only  bought  a  Victrola  X,  but  a  very  nice 
order  of  records  which  our  salesman  was  glad  to  play 
with  the  full-tone  needle  so  that  the  slight  deafness  of  the 
customer  didn't  matter." 


ALUMINUM  DIE  CASTINGS  POPULAR 

The  Doehler  Die  Casting  Co.,  of  Brooklyn, 
report  that  a  large  proportion  of  their  business 
in  the  talking  machine  trade  has  been  along  the 
lines  of  aluminum  die  castings.  Aluminum  die 
castings  have  only  recently  come  into  promi- 
nence and  the  Doehler  Die  Casting  Co.  brought 
the  process  up  to  a  high  state  of  perfection  in 
their  plant.  The  characteristics  of  aluminum 
are  particularly  desirable  in  many  cases,  it  be- 
ing lighter  and  stronger.  Buffing  is  the  only 
requirement  for  polish. 


INVENTS  THE  "ORGANOLAGRAF" 

Dayton,  O.,  Man  Designs  New  Type  of  Phono- 
graph Equipped  With  Organ  Pipes 


Howard  D.  Darlington,  Dayton,  O.,  has  de- 
signed and  patented  a  new  style  of  phonograph 
in  which  the  cabinet  is  fitted  with  pipes  on  all 
four  sides  arranged  so  that  the  sound  from  the 
reproducer  must  travel  through  them.  The 
pipes  used  are  similar  to  organ  pipes,  and  it  is 
declared  by  the  inventor  that  they  make  for  the 
better  amplification  of  the  sound,  doing  away 


The  Organolagraf 

with  harsh  and  mechanical  effects.  Mr.  Darling- 
ton calls  the  invention  the  "Organolagraf,"  and 
has  prepared  three  attractive  models,  all  cov- 
ered by  patents.  One  model  has  suspended  over 
it  a  silken  shade  fitted  with  an  electric  light  to 
add  to  its  attractiveness. 

In  discussing  his  invention  Mr.  Darlington 
said:  "The  Organolagraf  is  not  a  theory  or 
an  experiment,  but  has  been  fully  tried  out  and 
proven  a  success.  It  represents  something  real 
new  in  the  phonograph  line."  Mr.  Darlington 
is  forming  a  company  for  the  manufacture  of 
the  new  phonograph. 

Frank  L.  Diefendorfer  is  opening  a  music 
room  at  115  North  Fifth  street,  Reading,  Pa., 
which  will  be  devoted  exclusively  to  the  demon- 
stration and  sale  of  Columbia  Grafonolas. 


PLAYS  THE  STAR  SPANGLED  BANNER 

Chicago  Symphony  Orchestra  is  in  Evidence  in 
This  Matter  Through  Its  Columbia  Records — 
A  Striking  Ad  in  This  Connection 


Boston,  Mass.,  November  5. — As  an  example  of 
timely  and  striking  publicity,  a  newspaper  ad- 
vertisement that  appeared  last  week  in  all  of 
the  leading  New  England  newspapers  over  the 
signature  of  the  Columbia  Graphophone  Co., 
New  York,  is  worthy  of  special  comment.  In 
fact,  this  advertisement-  was  the  subject  of  con- 
siderable praise  from  advertising  men  in  this 
section  of  the  country. 

The  ad  in  question  was  headed  "Chicago  Sym- 
phony Orchestra  Plays  the  'Star-Spangled  Ban- 
ner' for  Columbia  Record  No.  A5977,"  and  the 
text  briefly  mentioned  the  fact  that  this  famous 
orchestra  under  the  direction  of  Frederick  Stock 
plays  the  national  anthem  with  a  magnificent 
depth  of  feeling.  The  text  also  referred  to  the 
fact  that  the  Chicago  Symphony  Orchestra 
makes  records  exclusively  for  the  Columbia  Co. 

The  timeliness  of  this  advertisement,  however, 
and  its  moral  effectiveness,  consisted  primarily 
in  its  coincident  publication  with  the  storm  that 
brewed  in  Boston  musical  circles  last  week  when 
the  Boston  Symphony  Orchestra  gave  several 
concerts.  Whether  or  not  the  "Star-Spangled 
Banner"  would  be  played  at  these  concerts  was 
the  bone  of  contention,  and  columns  of  edi- 
torial space  appeared  in  the  newspapers  through- 
out the  country,  the  articles  stating  that  the 
orchestra  would  or  would  not  play  the  anthem, 
as  the  day's  happenings  indicated.  The  Colum- 
bia Co.'s  announcement,  therefore,  regarding 
the  Chicago  Symphony  Orchestra  and  the  "Star- 
Spangled  Banner"  was  an  advertisement  with 
a  real  news  "punch." 


NEW  HAAG  EJECTOR  COMING 

Philadelphia,  Pa.,  November  8. — The  Haag 
Cabinet  Co.  has  announced  that  such  radical  im- 
provements were  made  shortly  after  the  Haag 
metal  ejector  was  announced  and  advertised  to 
the  trade  that  this  company  decided  not  to  go 
ahead  with  the  original  model  but  to  concentrate 
all  efforts  in  order  that  the  new  type  might 
be  offered  to  the  trade  at  as  early  a  date  as  pos- 
sible. The  new  Haag  ejector  is  said  to  be  of 
non-abrasive  material  to  be  quiet  to  the  last  de- 
gree arid  to  have  greater  stowage  capacity.  Ac- 
cording to  present  indications  the  new  model 
will  be  ready  for  the  trade  in  the  very  near 
future. 


Talking  Machine 

Manufacturers 

WE  BEG  to  suggest  that  you  look  into  the  merits  of  our  new  model 
VEECO  ELECTRIC  MOTOR  equipped  with  VITRALOID 
TURNTABLE. 

It  is  up-to-date  and  certainly  would  largely  increase  your  sales  when 
installed  in  your  high  class  machines. 

Runs  on  either  A.  C.  or  D.  C.  from  100-125  volts  without  extra 
resistance  or  any  adjustment  and  can  be  supplied  for  any  voltage  from 
6  to  250. 

No  more  winding. 

No  more  broken  springs. 

No  more  running  down  in  the  middle  of  selections. 
No  more  discordant  music  due  to  uneven  spring  tension. 
Guaranteed  by  us  for  two  years. 
Send  for  a  sample  and  try  it  out. 

THE  VEECO  COMPANY 

248  Boylston  St.  Boston,  Mass. 

The  Original  Producers  of  a  Complete  Electric  Drive 
for    the     Talking    Machine    Manufacturer's  Use 


56 


THE    TALKING    MACHINE  WORLD 


Times  arc  prosperous.  The  big  selling  season  is  at 
hand.  But  don't  coast  tor  a  single  minute.  Stiffen 
the  pace  as  you  enter  the  homc-stretch  of  your  year's 
business.  A  little  extra  sales  effort  right  NOW  will 
yield  most  handsome  returns. 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


GRADUAL  INCREASE  IN  RECORD  SALES  IN  CINCINNATI 

Higher  Grade  Machines  Also  Leading — Crystola  Co.  to  Open  Retail  Quarters — Phonograph  Co. 
Holding  Tone  Recitals — Some  Difficulty  Experienced  in  Getting  Stocks 

we  can  afford  to  have  a  shortage  of 


Cincinnati,  O.,  November  5. — A  gradual  in- 
crease in  the  sales  of  records  was  one  of  the 
pleasing  features  of  the  results  obtained  in  Oc- 
tober. Another  interesting  phase  of  the  local 
market  was  the  number  of  sales  of  machines 
of  the  higher  types,  the  houses  dealing  in  spe- 
cial designs  reporting  many  customers  for  them. 

A  new  retail  house  will  be  launched  within 
the  next  month,  according  to  Dr.  A.  J.  Swing, 
inventor  of  the  Crystola,  now  being  manufac- 
tured by  the  Crystola  Co.  The  realty  market  is 
being  searched  for  a  suitable  location  and  Dr. 
Swing  found  that  Cincinnati  was  in  a  more 
healthy  state  than  he  expected  to  find  it.  There 
are  no  suitable  stores  for  rent  within  the  re- 
tail district  proper,  and  consequently  the  firm 
finds  its  task  a  difficult  one. 

The  John  Church  Co.  is  putting  together  a. 
complete  machine  at  the  Harvard  factory  with 
the  exception  of  the  motor.  Some  of  these  will 
be  ready  for  the  market  about  November  15. 
The  work  at  this  stage  is  more  or  less  of  the 
experimental  kind. 

The  Ph  onograph  Co.,  distributors  of  the  Edi- 
son, is  meeting  with  considerable  success  with 
its  tone  text  recitals  now  under  way  in  the 
Ohio  valley.  One,  under  the  auspices  of  the 
Central  Christian  Church,  this  city,  is  being  ar- 
ranged for  Wednesday,  December  5,  by  Man- 
ager A.  O.  Peterson.  Miss  Morrissey,  Philip 
Scheib  and  Jeanette  Sayre,  organist,  will  take 
part  in  the  entertainment.  Segrave  &  Richard- 
son, Richwood,  W.  Va.,  have  taken  on  the  com- 
plete Edison  line. 

Cincinnati  houses  are  finding  some  difficulty 
in  obtaining  supplies  but  the  trade  here  is  no 
worse  off  than  in  other  centers.  Even  express 
methods  are  not  satisfactory  these  days.  After 
the  cars  reach  Cincinnati  the  distributors  find 
difficulty  in  having  their  cars  unloaded  because 
of  the  general  shortage  of  labor.  A  general 
clean-up  of  the  supplies  on  hand  appears  certain 
by  Christmas  eve. 

Manager  Dittrich,  of  the  Victor  department 
of  the  Rudolph  Wurlitzer  Co.,  says: 

"Record  sales  and  more  record  sales  is  the 
keynote  of  the  trade  here  in  Cincinnati.  There 
is  quite  an  effort  made  in  the  direction  of  secur- 
ing record  business,  and  it  seems  to  bring  good 
results. 

"While  the  demand  for  patriotic  records  is 
extremely  heavy,  buyers  are  not  limiting  them- 
selves entirely  to  the  patriotic  numbers,  and 
all  the  new  records  now  being  released  seem 
to  be  enjoying  a  very  heavy  sale. 

"Our  stocks  of  records  are  very  good,  and 
the  trade  will  be  able  to  stand  a  possible  short- 
age in  better  shape  than  they  have  been  at  any 
time  in  the  history  of  the  talking  machine  busi- 
ness. Considering  the  difficulty  in  getting  ma- 
chines the  good  promise  that  the  record  end 
of  the  business  holds  out  to  dealers  will  be 
all  the  more  attractive.  If  the  record  business 
continues   as   it   has   during  the   last  several 


months, 

Victrolas,  because  we  will  for  the  first  time  in 
the  history  of  the  trade  be  absolutely  inde- 
pendent of  machine  sales.  While  Victrolas  are 
a  profitable  part  of  the  business,  still  the  record 
end  is  more  desirable,  is  easier  obtained,  and 
is  more  profitable  than  machine  sales." 

The  Vocalion  department  at  the  local  Aeolian 
store  has  just  cause  to  be  puffed  up.  Their 
new  Vocalion  parlors  are  simply  beautiful  and 
a  suite  of  demonstrating  rooms  has  been  de- 
signed, installed  and  furnished  with  the  most 
refined  and  artistic  taste  and  care.  One  of  the 
rooms  is>  in  dark  mission  oak  with  beam  ceiling 
and  panel  walls.  The  little  artistic  wall  lamps 
and  ivory  drop  lamps  supply  a  subdued  light, 
which  harmonizes  perfectly  with  the  whole.  The 
other  rooms  are  in  white  enamel,  furnished  with 
luxurious  brown  carpets  and  curtains. 


H.  T.  Matthews,  who  has  been  in  the  decorat- 
ing business  in  Cincinnati  for  the  last  fifteen 
years,  is  a  new  recruit  on  the  Vocalion  sales 
force.  A.  H.  Schmidt,  formerly  with  the  Vic- 
tor department  of  the  Shillito  Co.,  is  also  a  new 
member  of  the  local  Vocalion  staff. 


L.  L.  LEVERICH'S  NEW  POSITION 


Lester  L.  Leverich,  a  member  of  the  adver- 
tising department  of  the  Columbia  Graphophone 
Co.,  New  York,  for  the  past  six  years,  has  been 
appointed  assistant  to  Edward  M.  Baker,  adver- 
tising manager  of  the  company.  Mr.  Leverich 
succeeds  J.  H.  McShane,  who  resigned  from  the 
company's  service  recently. 

Mr.  Leverich  is  one  of  the  most  popular  mem- 
bers of  the  staff  at  the  Columbia  Co.'s  executive 
offices  in  the  Woolworth  Building.  Keen,  ca- 
pable and  progressive,  Mr.  Leverich  has  won 
the  admiration  and  esteem  of  his  co-workers, 
who  are  congratulating  him  upon  his  well-de- 
served promotion. 


Manufacturers- 
Jobbers  -  Retailers 


HARPONOLAS    are  now    taking  the 
market  by  storm,  because  of  their  neat 
design,  high  grade  finish  and  clear 
volume.    They  play  the  different  records 
without  any  attachment. 

You  can  buy  a  higher  priced  machine, 
but  not  a  better  one  considering  quality, 
price  and  discount. 

On  account  of  their  popular  price, 
Harponolas  will  sell  themselves.  All  you 
need  to  do  is  to  give  Harponolas  a  little 
floor  space  and  they  will  do  their  own  talk- 
ing and  selling. 

If  you  are  a  manufacturer,  it  will  pay  you 
to  let  us  quote  on  cabinets  only.  We  will 
sell  you  with  or  without  mechanical  equip- 
ment and  guarantee  to  save  you  money. 

Submit]  your  problems  and  we  will  help 
you  to  solve  them  without  any  cost  to  you. 


THE  CELINA  FURNITURE  CO. 


CELINA 


OHIO 
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STEEL  NEEDLES 


Talking  Machine  Wholesalers  and 
Manufacturers  who  are  preparing  for 
their  steel  needle  requirements  for  the 
year  1918  are  invited  to  communicate 
with  us  at  once  on  this  subject. 

Our  purpose  in  now  inviting  negotia- 
tions is  to  establish  a  clientele  which 
will  be  lasting  and  bring  credit  upon 
ourselves  as  much  so  as  our  needles 
will  reflect  favorably  upon  them. 

To  this  class  of  consumers  we  can  offer 
our  needles  with  implicit  confidence  in 
the  highest  quality  of  our  product  and 
lowest  quotations.  Our  plant  will  pro- 
duce both  full  and  half  tone  needles. 


RECORD  NEEDLE  AND  MFG.  CO. 


135  SECOND  STREET 

MILWAUKEE,  WIS. 
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MUSIC  COMING  STRONGLY  TO  THE  FORE  IN  DES  MOINES 

Opera  Organizations  and  Individual  Artists  Appearing  in  That  City  Stimulate  the  Demand  for 
Records  of  All  Kinds — Mickel  Bros.  Find  it  Hard  to  Meet  Demands — General  Happenings 


Des  Moines,  Ia.,  November  5. — With  Iowa  roll- 
ing in  prosperity  and  the  possibility  of  doing  an 
almost  unprecedented  business  in  talking  ma- 
chines, the  bugbear  of  stock  shortage  is  much 
in  evidence.  W.  P.  Deal,  manager  of  Mickel 
Bros.,  Victor  wholesalers,  says  there  never  was 
a  time  in  the  history  of  the  business  in  Iowa 
when  the  demand  was  so  heavy,  but  he  is  un- 
able to  secure  anywhere  near  enough  goods  to 
take  care  of  the  trade.  The  situation  is  so  acute 
that  Mickel  Bros,  for  the  time  being  are  not 
pushing  Victrolas  but  are  emphasizing  their 
sales  campaign  on  Victor  records.  Shipments 
from  Camden  to  Des  Moines  on  Victor  products 
are  taking  from  thirty  to  forty  days.  Victor 
records  which  went  on  sale  November  1  were 
not  received  here  until  October  30,  whereas 
they  generally  arrive  about  the  twelfth  of  the 
month. 

Music  in  general  and  the  talking  machine 
business  in  particular  has  received  considerable 
impetus  in  this  section  during  the  past  month. 
The  Chicago  Grand  Opera  Co.  was  here  for  a 
season  with  such  stars  as  Galli-Curci,  Melba, 
Muratore  and  Crimi.  Hundreds  of  people  from 
over  central  Iowa  came  to  Des  Moines  for  the 
operas  and  there  was  of  course  a  big  demand 
for  the  records  of  the  appearing  artists.  Al- 
most immediately  following  the  grand  opera 
engagement,  Leginska  was  here  for  a  concert 
and  last  week  Louise  Homer  sang  to  7,000  Iowa 
school  teachers  in  the  Coliseum  here.  Novem- 
ber 12  Mabel  Garrison  and  Reinald  Werrenrath 
are  to  appear.  The  presence  here  of  so  many 
stars  in  so  short  a  time  has  stimulated  wonder- 
fully the  sale  of  the  records  of  all  artists  who 
appeared. 

George  E.  Mickel,  president  of  Mickel  Bros., 
Des  Moines  and  Omaha,  has  offered  a  substan- 
tial cash  prize  to  the  salesmen  of  both  houses 
who  will  make  the  largest  record  sales  between 
October  and  the  end  of  the  year.  The  prize 
is  creating  a  spirited  but  friendly  rivalry  at  both 
stores.  Mr.  Mickel  recently  attended  the  meet- 
ing of  the  executive  committee  of  the  National 
Association  of  Talking  Machine  Jobbers,  of 
which  he  is  a  member,  in  New  York. 

Mrs.  B.  M.  Harger,  wife  of  the  senior  member 
of  the  firm  of  Harger  &  Blish,  Iowa  and  South 
Dakota,  jobbers  for  the  Edison,  died  Novem- 
ber 1  in  Los  Angeles.  She  and  Mr.  Harger  had 
celebrated  their  golden  wedding  anniversary 
three  weeks  before  her  death.  H.  H.  Blish, 
head  of  the  Des  Moines  house,  went  to  Los  An- 
geles for  the  funeral.    Burial  will  be  there. 

H.  H.  Blish,  Jr.,  of  Harger  &  Blish,  has-  just 


returned  from  New  York,  where  he  attended  the 
meeting  of  the  executive  committee  of  Edison 
jobbers,  of  which  he  is  treasurer. 

J.  W.  Scott,  general  Amberola  supervisor, 
the  oldest  employe  in  the  salesforce  of  the  Edi- 
son Co.,  is  spending  a  month  with  the  Des 
Moines  and  Sioux  City  houses  of  the  Harger  & 
Blish  Co. 


The  Reliable  Furniture  Store,  local  dealers 
for  the  Columbia,  are  carrying  on  a  whirlwind 
campaign  of  advertising  on  a  sale  of  Columbias 
which  is  to  last  until  November  10.  Delivery 
Christmas  eve  is  one  of  the  talking  points  in 
the  campaign. 

Prince  Le  Lani  has  just  completed  fifty-two 
consecutive  weeks  of  work  among  the  Iowa  Vic- 
tor dealers.  Price  Le  Lani  is  under  contract 
with  Mickel  Bros.  His  work  has  been  of  great 
value  in  stimulating  business  for  the  dealers  of 
the  State. 


VICTOR  CO.  ANNOUNCES  GENEROUS  NEW  INSURANCE  PLAN 

Under  New  Schedule  Just  Announced  Employes  Are  Eligible  for  Insurance  After  Sixty  Days  in 
Company's  Service — Amount  of  Insurance  Jumps  Rapidly  to  $2,000  for  Twenty-Year  Men 


The  regard  for  the  welfare  of  its  employes  dis- 
played by  the  Victor  Talking  Machine  Co.  in 
many  different  ways  has. been  emphasized  re- 
cently by  the  announcement  of  the  remodeling 
of  the  company's  insurance  system  for  the  benefit 
of  employes,  along  lines  which  will  provide  in- 
surance to  the  amount  of  $250  for  every  employe 
who  has  been  in  the  service  of  the  company  for 
sixty  days;  the  amount  increasing  substantially 
according  to  the  period  of  service  until  an  em- 
ploye who  has  been  in  the  service  of  the  com- 
pany for  twenty  years  or  more  is  covered  by 
insurance  to  the  amount  of  $2,000. 

The  announcement  of  the  new  insurance  plan, 
was  dated  October  30  and  reads  as  follows: 

"To  all  Employes  of  Victor  Talking  Machine 
Co.:  On  April  15,  1913,  we  announced  that, 
until  further  notice  and  under  certain  condi- 
tions, this  company  would,  upon  the  death  of  an 
employe  of  five  years  or  more  continuous  service 
with  the  company,  pay  to  dependent  person  or 
persons  (as  defined  in  our  announcement)  in 
deceased  employe's  family  the  sum  of  $500,  pro- 
vided the  deceased  employe  was  at  the  time  of 
death  a  member  of  the  Victor  Co-operative 
Beneficial  Association. 

"By  supplementary  circular  of  January  1,  1916, 
the  company  announced  that  this  special  death 
benefit,  provided  entirely  at  the  company's  ex- 
pense, would  be  increased  from  $500  to  $750. 

"We  now  beg  to  advise  you  that  it  has  been 
decided  by  the  executive  committee  to  extend 
the  scope  of  this  plan  so  that,  subject  to  the 
conditions  stated  in  the  circular  of  April  15, 
1913,  the  death  benefits  provided  without  ex- 
pense to  employes  shall  be  as  follows: 

"In  the  case  of  employes  of  more  than  sixty 
days  and  less  than  one  year's  service,  $250. 

"In  the  case  of  employes  of  more  than  one 
year  and  less  than  two  years'  service,  $500. 

"In  the  case  of  employes  of  more  than  two 
years'  and  less  than  five  years'  service,  $750. 

"In  the  cast  of  employes  of  more  than  five 


years'  and  less  than  ten  years'  service,  $1,250. 

"In  the  case  of  employes  of  more  than  ten 
years'  and  less  than  fifteen  years'  service,  $1,500. 

"In  the  case  of  employes  of  more  than  fifteen 
years'  and  less  than  twenty  years'  service,  $1,750. 

"In  the  case  of  employes  of  more  than  twenty 
years'  service,  $2,000. 

"This  change,  whereby  the  group  of  employes 
for  whose  families  this  protection  is  provided  is 
enlarged  to  cover  practically  the  entire  working 
force  and  death  benefit  payments  are  increased 
to  correspond  with  the  length  of  service,  is 
made  because  the  management  of  this  company 
feels  that  its  past  efforts  have  been  appreciated 
and  that  through  this  plan  it  has  been  enabled 
to  afford  comfort  and  to  materially  assist  the 
families  of  deceased  employes  at  the  time  their 
trials  were  greatest." 


BELIEVE  IN  NEWSPAPER  PUBLICITY 

The   Armstrong    Furniture    Co.,   of  Memphis, 
Featuring  the  Pathe  in  Well  Conceived  Ads 


Memphis,  Tenn.,  November  8. — The  Armstrong 
Furniture  Co.,  of  this  city,  59  North  Main  street, 
which  handles  the  product  of  the  Pathe  Freres 
Phonograph  Co.  as  distributor,  has  been  using 
a  series  of  very  attractive  advertisements  in 
the  local  papers.  This  advertising  has  been 
opportune  and  effective  and  has  contributed  ma- 
terially to  the  company's  increased  Pathe  busi- 
ness. 

A  recent  advertisement  in  this  series  called 
attention  to  some  of  the  selling  arguments  in 
behalf  of  the  Pathe  line,  emphasizing  the  all- 
wood  sound  chamber  in  the  Pathephone  and 
calling  attention  to  the  fact  that  the  Pathe  disc 
library  contains  selections  played  and  sung  by 
famous  artists  in  Europe  and  this  country.  From 
a  wholesale  standpoint  this  advertisement  was 
noteworthy  because  it  listed  some  of  the  many 
dealers  in  this  territory  who  are  now  handling 
the  Pathe  line. 


Clear  in  Tone,  Beautiful  in  Design,  Smooth  Running  Motors 

The  American  phonograph,  which  embodies  all  the  good  qualities  and  special  features  that  the  buying  public  demands,  has  no  equal  as  to  price, 
beauty  and  tone.  You  cannot  afford  to  be  without  this  popular  line  for  your  holiday  business.  The  American  line  has  many  fine  features, 
beautiful  in  design,  finest  of  material  and  workmanship,  and  the  right  quality  of  motor  for  each  particular  model,  making  a  well-balanced  line  at 

popular  prices  and  a  ready  seller. 

Mr.  Dealer:  Whether  you  are  at  the  present  time  handling  any  other  line  of  phonographs  or  are  yet  undecided  as  to  what  line  you  will  have, 
ask  us  for  the  full  particulars  and  you  will  find  that  this  line  will   increase  your   profits  and  add  materially  to  the  volume  of  your  business 

PRICES  QUOTED  ARE  WHOLESALE 


No.  22-$85.00 


No.  3-$18.50  No.  5-$23.50  No.  6-$29.00  No.  10— $47.50  No.  13-$61.00 

We  stand  back  of  every  American 

AMERICAN  PHONOGRAPH  COMPANY 

Main  Office  and  Factory,  111  Lyon  St.,  GRAND  RAPIDS,  MICH.  503  Cable  Bldg.,  CHICAGO 
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Otto  Heineman  Phonograph  Supply  Co. 

INCORPORATED 

25  WEST  45th  STREET,  NEW  YORK 
FACTORIES,  ELYRIA,  O.— NEWARK,  N.  J.— PUTNAM,  CONN. 


CHICAGO 


ATLANTA 


SEATTLE 


CINCINNATI 


TORONTO 


STEEL  NEEDLES 


The  JOHN  M.  DEAN  DIVISION 

of  the  OTTO  HEINEMAN  PHONOGRAPH  SUPPLY  CO.,  Inc. 

is  now  making  its  contracts  for  1918.  We  would  suggest 
that  you  place  your  orders  as  soon  as  possible,  so  that 
we  can  handle  your  requirements  promptly. 


Dean 
Steel 
Needles 


Plant  of  John  M.  Dean  Division,  Putnam,  Conn. 


The 

Standard 
Steel 
Needle 


The  famous  Dean  Needle  has  stood  the  test 

of  time  and  service 


President 


XT 


UiL| 


,<S-Bro., 


SOUND  BOXES 
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This  is  what  the  public  wants.  IT  WILL 
SELL  BIG."  Experts  in  the  Columbia  Sales 
Department  must  say  this  ot  every  record 
before  it's  permitted  to  appear  in  the 
Columbia  list. 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


SAN  FRANCISCO  CONTINUES  AN  ACTIVE  TRADE  CENTER 

Outlook  for  Holiday  Trade  Good — Edison  Dealers  Meet — Sherman,  Clay  Activity — Stern  Talking 
Machine  Co.  Incorporates — Pushing  the  Cowan  Classique — Activity  in  Other  Directions 


San  Francisco,  Cal.,  November  5. — October 
was  a  thoroughly  satisfactory  month  in  the  sale 
of  talking  machines  and  records,  according  to 
reports  from  various*  local  establishments,  both 
wholesale  and  retail.  About  the  only  com- 
plaints registered  have  to  do  with  slow  deliv- 
eries, shortage  of  help  and  other  problems  of 
that  nature  rather  than  quiet  business.  The 
demand  for  the  higher  priced  machines  con- 
tinues proportionately  large.  The  prospects 
are  considered  excellent  for  a  banner  holiday 
trade  and  the  local  dealers  are  making  prep- 
arations accordingly,  hoping  that  sufficient  stock 
will  be  forthcoming  to  meet  the  requirements. 
Several  firms  have  greatly  extended  the  accom- 
modations of  their  talking  machine  depart- 
ments since  the  first  of  the  year,  and  two  or 
three  new  departments  have  been  added  to  the 
list  in  this  city,  so  from  that  standpoint  the 
trade  is  in  better  position  than  ever  before  to 
handle  the  year-end  rush. 

Gathering  of  Edison  Dealers 

On  the  invitation  of  A.  C.  Ireton,  vice-presi- 
dent and  manager  of  Edison  Phonograph,  Ltd., 
Western  jobbers  of  Edison  products,  about  fifty 
dealers  in  the  territory  covered  by  the  firm  met 
in  San  Francisco  on  October  8.  In  the  after- 
noon a  business  session  was  held  at  the  St. 
Francis  Hotel.  The  principal  speaker  was  Mr. 
Durant,  financial  supervisor  from  the  Edison 
factory,  who  delivered  an  interesting  lecture  on 
"Financing  the  Phone."  W.  J.  Carson,  man- 
ager of  the  Edison  Shop  in  this  city,  talked  on 
"Service,"  and  the  little  playet,  "Bought  and 
Nearly  Paid  For,"  was  given  by  local  Edison 
employes.  After  the  meeting  a  banquet  was 
enjoyed  at  the  hotel,  following  which  the  en- 
tire party  adjourned  to  the  Scottish  Rite  Audi- 
torium, where  an  elaborate  tone  test  was  staged 
by  Madame  Odette  Le  Fontenay,  soprano.  She 
was  ably  assisted  by  Miss  Dorothy  Hoyle,  vio- 
linist. About  a  thousand  music  lovers  attended 
this  function,  arrangements  for  which  were 
made  under  the  auspices  of  the  Edison  Shop 
and  the  California  Phonograph  Co. 

The  Edison  Shop  on  Geary  street,  in  recog- 
nition of  Edison  Week,  put  in  an  artistic  win- 
dow dressing,  which  attracted  considerable  at- 
tention. Green  was  the  prevailing  color,  and 
the  only  article  of  sale  in  the  display  was  an 
eighteenth  century  art  model  phonograph. 
Business  Brisk  in  Northwest 

Andrew  G.  McCarthy,  treasurer  of  Sherman, 
Clay  &  Co.,  visited  the  company's  talking  ma- 
chine departments  in  the  Northwest  during  the 
past  month,  and  upon  his  return  reported  busi- 
ness brisk  in  that  section.  For  that  matter  he 
says  business  on  Victor  products  was  never  bet- 
ter in  this  territory,  taking  the  Pacific  Coast 
as  a  whole.  Every  month  so  far  this  year  has 
shown  a  substantial  gain  over  the  correspond- 
ing month  of  last  year.  While  in  the  North, 
Mr.  McCarthy  arranged  for  Otto  Cobb  to  take 
charge  of  the  talking  machine  department  at 


the  company's  Spokane,  Wash.,  store,  and  for 
Chas.  Garder  to  become  manager  of  the  Port- 
land, Ore.,  department. 

Wm.  Ringen  Succeeds  Everett  Worthington 

Succeeding  Everett  Worthington,  who  has 
gone  into  another  line  of  business,  Wm.  Ringen 
has  been  appointed  manager  of  Kohler  &  Chase's 
talking  machine  departments  in  San  Francisco 
and  Oakland.  Mr.  Ringen  has  been  with  the 
company  for  several  years,  having  charge  of  the 
small  goods  department,  and  he  will  continue  in 
that  capacity.  Besides,  he  has  been  given  gen- 
eral supervision  over  the  sheet  music  and  music 
roll  departments.  He  entertained  the  employes 
of  these  sections  of  the  business  at  a  dinner  a 
few  evenings  ago,  which  proved  a  very  enjoy- 
able event,  in  return  for  a  banquet  given  in  his 
honor  by  his  co-workers,  celebrating  his  pro- 
motion. 

New  Pathe  Agencies  on  Coast 

Upon  his  return  from  a  trip  down  the  San 
Joaquin  Valle3%  Omer  N.  Kruschke,  of  the 
Western  Phonograph  Co.,  jobbers  of  Pathe 
Pathephones,  announced  the  placing  of  an 
agency  with  the  Peffer  Music  Co.  in  Stockton, 
who  are  to  give  the  line  prominent  representa- 
tion in  that  vicinity.  He  also  announces  two 
new  agencies  in  San  Francisco,  both  of  which 
are  with  firms  heretofore  devoting  full  attention 
to  pianos.     One  is  the  Heine  Piano  Co.  and 


the  other  Fraser  &  McConnell.  The  ground 
floor  of  the  Heine  store  on  Stockton  street  has 
been  remodeled  to  accommodate  the  complete 
line  of  Pathe  products,  and  a  nice  showing  is 
also  being  made  by  Fraser  &  McConnell,  who 
are  located  upstairs  on  Sutter  street. 

Domestic  Line  Making  Good  Progress 
.  After  spending  some  little  time  in  the  central 
part  of  the  State,  Walter  S.  Gray,  Pacific  Coast 
representative  of  the  Domestic  Talking  Machine 
Co.,  has  gone  to  Los  Angeles  and  other  points 
,in  southern  California.  Just  before  leaving  he 
spoke  enthusiastically  about  the  progress  being 
made  in  the  Western  territory  with  the  Do- 
mestic line.  He  had  just  received  an  order 
from  a  San  Jose,  Cal.,  dealer,  for  a  large  stock 
of  machines,  which  he  turned  over  to  F.  J. 
Christophe,  local  jobber.  Mr.  Gray  is  quite 
proud  of  the  fact  that  his  son,  Robert,  has  en- 
listed in  the  Twenty-third  Engineers,  Company 
A,  and  is  now  stationed  at  Camp  Meade,  await- 
ing departure  for  the  front. 

Featuring  the  Cowan  Classique 
The'  Pacific  Phonograph  Co.  is  making  very 
good  progress  placing  the  Cowan  Classique 
Gramophone  in  this  territory,  according  to  A. 
R.  Pommer,  head  of  the  company.  He  reports 
agencies  in  San  Francisco,  Sacramento,  San 
Jose,  Oroville,  Merced,  San  Luis  Obispo.  Mo- 
desto. Watsonville  and  other  California  cities 
and  towns,  also  in  certain  portions  of  Washin- 
ton  and  Oregon.  Mr.  Pommer  recently  incor- 
porated the  Pommer  Pacific  Co.  to  engage  in 
(Continued  on  page  62) 


Ward's  Khaki  Moving  Covers 


Grade  "D"  Cover  with  No.  3  Straps. 


PROTECT  YOUR  MACHINES  FROM  ALL 
KINDS  OF  WEATHER 

and  will  enable  you  to  deliver  them 
free  from  dust,  scratches,  bruises 
and  all  other  finish  destroyers 

Our  covers  are  faced  with  Standard  Khaki, 
lined  with  a  heavy  grade  flannel,  interlined 
with  an  exceptionally  good  grade  of  heavy 
cotton  or  felt,  diagonally  and  closely  quilted, 
and  manufactured  according  to  the  usual 
superior  "WARD  New  London  "  quality. 

Grade  "D"$5.1°  Grade "K" $7.52 

Carrying  Straps:  No.  1  $1.00;  No.  2  $2.00;  No.  3 $3.50 

ORDER  SAMPLE  COVER  ON  APPROVAL 

With  Name  of  Machine  silk  embroidery  on  any  Cover;  extra, __25c. 

With  Dealer's  Name  and  Address,  first  Cover;  extra  $1.00 

Same  on  additional  Covers,  each  extra     50c. 

Write  for  booklet 

The  C.  E.  Ward  Co. 

(Well-known  Lodge  Regalia  House) 
101  William  St.,  New  London,  Ohio 

Also  Manufacturers  of  Rubberized  Covers 
and  Dust  Covers  for  the  Wareroom 
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Domestic 


Don 


icsti 


10-INCH 

2  Selections 


70c 


12-INC 

3  Selections 


ns  $1.25 


THEIR  QUALITY 

is  a  revelation  for  exceptional  vol- 
ume, musical  tone,  clear  definition, 
smooth  surfaces,  wear. 


THE  TALENT 

appearing  on  Domestic  Blue 
Records  are  all  finished  artists  of 
proved  ability. 


THE  SELECTIONS 

are  up  to  the  minute  in  popularity 
and  include  the  latest  dance,  song 
and  band  hits. 


TT  IS  not  the  quantity  of  selections  appearing  in  a  record  catalogue  that  counts  on  your  profit  side,  nor  is  it  altogether  talent,  but 
*  the  quality  of  those  listed  is  what  counts.      Every  Domestic  Bli 


lue  Record  is  an  artistic  masterpiece,  there  is  no  dead  stock 


■ 


DOMESTIC  TALKING  M 


HORACE  Sll 

33rd   AND   ARCH  STRIP 
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Domestic 


CO 


The  superior  mechanics,  attractive  appear- 
ance and  correct  musical  tone  are  largely  responsible 
for  the  remarkable  increase  in  sales  of  Domestic  Machines. 

We  illustrate  Domestic  No.  135,  the  machine  that  has  more  than 
taxed  our  ability  to  supply,  and  our  facilities  are  large. 

Remember,  Domestic  Machines  are  all  of  special  designs,  constructed  in  our 
own  plant  where  we  have  every  modern  facility,  and  they  have  many  valuable 
and  attractive  features  not  found  on  other  talking  machines  and  are  covered 
by  many  patents  owned  by  this  Company. 


Domestic 

TALKING  MACHINE 

"The  Standard  for  Musical  Tone" 


There  are  Six  Distinct  Models : 


Domestic  No.  17  $17.00 
Domestic  No.  50  — $50.00 


Domestic  No.  25  $25.00 
Domestic  No.  100— $100 


Domestic  No.  38— $38.00 
Domestic  No.  135— $135 


If  you  are  not  already  a  regular  Domestic  dealer,  it  will  pay  you  to  either  communicate 
with  one  of  our  distributors  or  write  us  for  information. 

lCHINE  corporation 

E,  President 

S,   PHILADELPHIA,  PA. 


Pacific  Coast  Sales  Agent 

Walter  S.  Gray 

422  Chronicle  Building 

San  Francisco,  Cal. 
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SAN  FRANCISCO  CONTINUES  AN  ACTIVE  TRADE  CENTER        ATTRACTIVE  WINDOW  DISPLAY 


(Continued  from  page  59) 


the  shipping  business,  and  he  is  now  prepar- 
ing to  move  his  talking  machine  business  from 
140  Geary  street  to  240  California  street  in  con- 
junction with  the  new  concern. 

Joins  Byron  Mauzy  Forces 

Clifton  B.  Eastburn  has  taken  a  position  with 
Byron  Mauzy  as  talking  machine  salesman.  Mr. 
Mauzy  reports  business  well  up  to  expectations 
in  talking  machines  and  records.  Among  the 
nice  sales  of  the  past  month  was  a  $250  Vic- 
trola  for  the  Masonic  Home  in  Covina,  Cal.,  and 
over  $50  worth  of  records. 

Handling  Emerson  Records 

Claude  A.  Adou,  manager  for  the  Emerson 
Phonograph  Co.,  reports  the  following  new  ac- 
counts which  he  has  opened  during  the  past 
week:  Bluebird  Drug  Co.,  San  Mateo;  San 
Rafael  Hardware  Co.,  Sari'  Rafael;  Daly  City 
Pharmacy,  Daly  City r  Ryan's  Drug  Store,  Red- 
wood City;  Goodwin-Jenkins  Co.,  Los  Angeles; 
George  Tritch  Hardware  Co.,  Denver,  Colo.; 
Exeter  Drug  Co.,  Exeter;  W.  C.  Bell  &  Sons, 
Auburn,  Wash.;  A.  W.  Bates,  Pasadena;  R.  A. 
Schiller,  Ely,  Nevada. 

Mr.  Adou  says  that  since  his  company  has 
begun  advertising  in  certain  Eastern  weeklies, 
he  has  been  literally  swamped  with  orders  from 
music  stores  and  drug  stores  throughout  his  ter- 
ritory. 

Remodeling  Store 

The  Edison  Shop  is  remodeling  a  portion  of 
its  place  of  business  by  taking  out  the  former 
concert  hall,  which  has  been  used  for  recitals 
for  the  past  three  years,  and  replacing  it  with 
three  demonstration  sales  parlors.  This  was 
rendered  advisable  as  a  preparation  fo"r  the  ex- 
pected increased  sale  during  the  holidays. 

The  Estey  Outfitting  Co.,  of  this  city,  has 
this  week  been  conducting  a  "Dollar  Down 
Campaign"  in  the  interest  of  the  Columbia  ma- 
chines. They  advertise  to  deliver  any  machine 
in  the  house  for  a  dollar  cash  payment.  Ap- 
parently results  are  all  that  could  be  desired.  It 


is  reported  that  the  returns  from  the  first  four 
days  of  the  drive  almost  equaled  the  sales  for 
the  entire  month  of  September. 

Patents  Record  Cleaning  Brush 

James  J.  Buffa,  with  the  California  Phono- 
graph Co.,  has  invented  and  patented  a  record- 
cleaning  brush  for  use  on  the  Edison  Diamond 
Disc.  The  brush  is  attached  to  the  arm  of 
the  machine  and  cleans  the  records  as  the  ma- 
chine is  operated. 
Changes  in  Sherman,  Clay  &  Co.  Department 

A  number  of  shifts  have  recently  occurred 
in  the  force  of  the  talking  machine  department 
of  Sherman,  Clay  &  Co.  Ralph  Pittock  has  been 
brought  up  from  Los  Angeles  to  join  the  sales 
department.  Harry  Ream  has  been  transferred 
from  Los  Angeles  to  Stockton.  Jonathan 
Gercovich  has  joined  the  San  Francisco  force 
from  San  Diego  and  W.  Hayes  has  been  added 
to  the  sales  force.  Harry  Vejar  has  received 
notice  that  he  is  among  those  selected  to  serve 
in  the  army  of  his  country  and  he  is  expecting 
to  be  summoned  to  the  colors  any  day. 

Stern  Talking  Machine  Co.  Incorporates 

The  filing  of  articles  of  incorporation  in  this 
city  for  the  Stern  Talking  Machine  Co.,  of  Los 
Angeles,  and  the  Stern  Talking  Machine  Co..  of 
Oakland,  reveals  plans  on  the  part  of  Fred- 
erick Stern  for  opening  stores  in  Los  Angeles 
and  Oakland.  His  company  has  been  operat- 
ing in  San  Francisco  for  some  time,  and  recent- 
ly opened  a  branch  in  Richmond.  A  separate 
company  has  also  been  organized  to  take  charge 
of  the  Richmond  store.  It  is  capitalized  at 
$25,000,  the  Los  Angeles  company  at  $100,000 
and  the  Oakland  company  at  $75,000. 

Oakland  Store  Remodeled 

Sherman,  Clay  &  Co.  have  just  completed  re- 
modeling their  talking  machine  department  in 
Oakland,  Cal.,  to  provide  more  demonstration 
rooms  on  the  ground  floor  of  the  store.  Addi- 
tional rooms  have  also  been  fitted  up  on  the 
mezzanine  floor. 


Of  Columbia  Grafonolas  Made  by  Daynes-Beebe 
Music  Co.,  Salt  Lake  City 


Salt  Lake  City,  Utah,  November  5. — The 
Daynes-Beebe  Music  Co.,  of  this  city,  one  of 
the  most  successful  piano  houses  in  the  Far 
West,  is  a  firm  believer  in  the  value  of  attrac- 
tive and  effective  window  displays,  and  during 
the  past  few  months  has  presented  a  number 
of  displays  which  have  won  considerable  praise 
from  members  of  the  local  retail  fraternity. 
These  windows  have  produced  sales,  and  in  ad- 


Daynes-Beebe  Music  Co.'s  Attractive  Window 

dition  have  served  to  add  materially  to  the  at- 
tractiveness, of  the  company's  warerooms. 

The  Daynes-Beebe  Music  Co.  also  handles  the 
products  of  the  Columbia  Graphophone  Co., 
New  York,  and  some  of  its  recent  window  dis- 
plays have  been  devoted  exclusively  to  Colum- 
bia Grafonolas  and  Columbia  records.  One  of 
these  windows  is  shown  herewith,  and  the  illus- 
tration will  give  a  fair  idea  of  the  distinctive 
beauty  of  the  different  window  displays  arranged 
by  the  company. 


Perle  A.  Warner,  of  New  Haven,  Conn.,  has 
taken  charge  of  the  talking  machine  depart- 
ment of  the  Roemer  Music  Shop,  Webster, 
Mass. 


Three  Money-Making  Phonographs 


Moderate  priced  machines  will  bring  a  world  of  business  to  a  "live"  dealer  in  every 
lown.  Our  three  models  cover  90%  of  the  entire  demand— they  go  to  every  home 


^e  perrectT0ne 


MODEL  F 

40  inches  high,   18  inches  deep,   15  inches  wide 

Retail  Price  $40 

Big  Selling  Chances 

By  selling  low-priced  machines  you  do 
not  tie  up  your  money  for  a  long  period. 

Low  prices  cause  Quick  Sales — and 
bring  Quick  Returns. 

WRITE  FOR  OUR  SPECIAL  DISCOUNTS 

Rash  order  for  samples  so  you 
can  get  started. 


MODEL  A 

41  inches  high,   18  inches  wide,  20  inches  deep 

Retail  Price  $50 


MODEL  MASTER 

50  inches  high,  20  inches  wide,  20  inches  deep 

Retail  Price  $75 

Three  Outstanding  Features 
Perfect  Tone — 

Reproduction  full,  rich,  natural 

First-class  Motor — 

That  gives  satisfaction 

High-Grade  Finished  Cabinets 


OPEROLLO  PHONOGRAPH  CO.,  Inc. 

Lightner  Building,  DETROIT,  MICH. 
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PITTSBURGH  ENJOYING  A  MOST  ACTIVE  BUSINESS  SEASON 

Machine  and  Record  Sales  Ahead  of  Last  Year,  According  to  Reports  From  Standard  Co. — New 
Demonstration  Rooms  for  Frederick — Edison  Tone  Test  Recital — Local  Association  Meets 


Pittsburgh,  Pa.,  November  6. — The  talking  ma- 
chine dealers  and  jobbers  of  this  city  are  enjoy- 
ing one  of  the  most  active  periods  of  autumn 
business  in  their  history,  and,  according  to  the 
consensus  of  opinion  in  the  trade,  a  phenomenal 
holiday  season  is  just  ahead.  Sales  of  both  ma- 
chines and  records  are  reaching  greater  propor- 
tions than  last  year,  with  a  marked  tendency 
toward  the  better  quality  instruments.  Stocks 
are  more  adequate  than  they  have  been  for  some 
time  past  and  supplies  are  coming  through  a 
little  more  promptly,  although  there  is  still  much 
delay  in  freight  transportation.  The  demand  for 
the  leading  makes  of  machines  is  being  met  by 
distributors  in  a  more  satisfactory  manner,  with 
the  exception  of  certain  much-wanted  styles  and 
grades. 

The  Standard  Talking  Machine  Co.,  local  Vic- 
tor distributors,  report  business  extremely  ac- 
tive, both  in  machines  and  records.  As  an  indi- 
cation of  the  tremendous  fall  record  business 
which  is  being  done  in  this  territory,  the  Stand- 
ard's output  of  records  in  October  exceeded  that 
of  any  previous  month  in  its  history. 

The  Standard  Talking  Machine  Co.  by  re- 
cently added  equipment  is  now  prepared  to  fur- 
nish a  complete  monthly  record  service  to  its 
dealers,  including  the  following  items:  Imprinted 
supplement,  supplement  envelopes  featuring  and 
illustrating  the  month's  biggest  hit,  supplement 
containers  in  four  colors,  a  multigraphed  letter 
to  accompany  supplement,  featuring  ten  records 
of  the  month,  supplement  envelopes,  addressed 
and  prepared  for  rhailing,  four-color  window 
cards,  also  featuring  popular  records  of  the 
month. 

J.  C.  Roush,  president  of  the  Standard  Talk- 
ing Machine  Co.,  during  the  week  of  October 
28  visited  Washington,  D.  C,  and  Camden, 
N.  J.,  on  business  connected  with  his  office  as 
secretary  of  the  National  Talking  Machine  Job- 
bers' Association.     Mr.  Roush,   together  with 


E.  C.  Rauth  and  J.  N.  Blackman,  constituting 
the  special  committee  of  the  legislative  commit- 
tee of  the  association,  attended  a  hearing  before 
the  Federal  Trade  Commission  at  Washington 
on  the  subject  of  price  maintenance. 

The  week  of  November  12  Mr.  Roush  will  at- 
tend the  meeting  of  the  executive  committee  of 
the  National  Talking  Machine  Jobbers'  Associa- 
tion at  Philadelphia. 

The  W.  F.  Frederick  Piano  Co.  has  recently 
added  five  new  demonstration  rooms  in  the  at- 
tractive talking  machine  section  of  its  store  at 
422  Fifth  avenue,  McKeesport,  Pa.  This  depart- 
ment is  now  one  of  the  largest  and  finest  in 
western  Pennsylvania  and  is  experiencing  a 
rapid  increase  in  business.  The  Victor  line  is 
featured  exclusively. 

The  Schroeder  Piano  Co.,  in  conjunction  with 
the  Buehn  Phonograph  Co.,  local  Edison  job- 
bers, will  give  an  Edison  tone  test  recital  at  Car- 
negie Music  Hall,  East  End,  November  21.  Julia 
Heinrich,  one  of  the  foremost  Edison  artists, 
has  been  secured  for  the  test  and  will  render 
an  elaborate  program.  It  will  be  an  invitation 
affair,  and  a  large  attendance  of  the  Edison 
dealers  of  this  section  is  anticipated. 

The  Woodlawn  Music  Shop,  Woodlawn,  Pa., 
has  taken  on  the  Edison  phonograph,  which  will 
be  featured  in  addition  to  the  Victor  line.  This 
attractive  store  is  conducted  by  Rewbridge 
Bros,  and  enjoys  a  large  and  exclusive  trade. 

J.  H.  Rupert,  the  well-known  music  dealer  of 
Emlenton,  Pa.,  added  the  Edison  line  this  month 
and  he  reports  initial  business  quite  satisfactory. 

The  regular  monthly  meeting  of  the  Pitts- 
burgh Talking  Machine  Dealers'  Association  will 
be  held  on  Tuesday.  November  13,  in  the  audi- 
torium of  the  Standard  Talking  Machine  Co., 
and  plans  are  being  laid  for  an  interesting  pro- 
gram of  entertainment  and  business.  The  com- 
mittee on  arrangements  consists  of  Messrs. 
Hards,  Wood  and  Shortell. 


J.  K.  Lovett  has  purchased  the  Victor  talking 
machine  department  of  the  Freymark  pharmacy 
at  566  Merchant's  street,  Ambridge,  Pa.  Mr. 
Lovett  was  formerly  connected  with  the  talking 
machine  department  of  the  W.  F.  Frederick 
Piano  Co.,  of  this  city. 


PHONOGRAPHS  FOR  THE  SOLDIERS 

Visitor  to  Camp  Upton  Offers  120  Phonographs 
and  Several  Hundred  Records — Other  Visi- 
tors Give  Cash  for  Music 


If  promises  hold  out  the  soldiers  at  Camp  Up- 
ton on  Long  Island  will  have  plenty  of  music 
to  while  away  their  hours  of  leisure  before  sail- 
ing for  France.  It  was  reported  that  among  the 
callers  at  the  camp's  headquarters  recently  was, 
Frank  Vance  Storrs,  who  wanted  to  see  General 
Bell,  the  camp  commander.  "I  just  wanted  to: 
donate  120  phonographs  and  500  records  to  the 
men,"  he  told  Capt.  John  F.  Crutcher,  aid  to 
Gen.  Bell.  "If  the  general  will  have  a  census 
taken  of  the  selections  the  soldiers  prefer  I 
will  see  to  it  that  they  are  supplied." 

Capt.  Crutcher  thought  popular  songs  with  an, 
army  appeal  would  be  more  to  the  liking  of  the 
men  than  hymns,  but  he  said  Gen.  Bell  undoubt- 
edly would  have  the  men  designate  the  records 
they  desire. 

Mr.  Storrs  said  he  had  a  friend  who  wanted 
to  contribute  $100  to  a  music  fund  for  the  men, 
and  asked  Capt.  Crutcher  if  he  could  suggest 
the  purchase  of  something. 

"I  think  $100  will  buy  a  violin  and  a  bull 
fiddle,"  Capt.  Crutcher  replied. 

"Well,  here's  the  century  spot,"  spoke  up  a 
man  who  was  standing  near.  Immediately  an- 
other stranger  dug  deep  into  a  pocket  and 
brought  out  two  $50  bills. 

"Get  another  bull  fiddle  and  a  violin,  and 
make  the  boys  happy,"  he  said. 

This  will  be  done  at  once,  and  the  instruments 
will  be  presented  to  the  headquarters  troop. 


A  pessimist  is  a  person  who  is  already  worry- 
ing about  how  hot  it  is  going  to  be  next  summer. 


Dealer 
Profits 
Almost 
Doubled 


35c 
Retail 


Superb  December  List 
Ready  for  Delivery 
NOVEMBER  26th 


Par-O-Ket  quality  must  be  maintained 

It  is  the  Quality  of  Par-O-Kets  that  distinguishes  them  from  all  other  low- 
priced  records.  That  has  made  them  such  tremendous  sellers.  That  has  given 
the  public  at  a  reasonable  price  the  best  music  perfectly  rendered. 

This  change  in  price  nearly  doubles  your  profits,  without  reducing  your  sales. 
Even  doubling  the  retail!  price  would  not  stop  music  lovers  from  buying  Par-O-Ket 
Records,  for  quality  equal  to  Par-O-Ket  Quality  cannot  be  bought  anywhere  for 
less  than  75  c- — and  this  the  public  knows. 

Paroquette  Record  Mfg.  Co. 

BUSH  TERMINAL  BUILDING  No.  1  BROOKLYN,  N.  Y. 

Distributors  Wanted  in  Every  City — Write  Today 
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The  New  Line  of 

ART  MODEL 

Pathephones  at  $190 

($200  with  electric  motor) 


William  &  Mary  Design — in  American  walnut 
finish.  With  Spring  Motor  $190,  and  $200  elec- 
trically equipped. 


Sheraton  Design — in  Satin  Finish  Mahogany. 
With  Spring  Motor  $190,  and  $200  electrically 
equipped. 


Jacobean  Design — in  fumed  oak.  With  Spring 
Motor  $190,  and  $200  electrically  equipped. 


H  ere's  a  special  Christmas  at- 
traction in  a  line  of  Art  Models 
at  $190  and  $200  which  would 
make  the  most  superb  of  Christ- 
mas gifts — produced  in  a  quality 
and  at  two  prices  that  put  them 
beyond  all  competition — and  at 
a  discount  to  yourself  that  will 
make  you  revise  your  ideas  of 
what  "liberal  profits"  may  mean! 


The  One  Thing  that 
Counts  most  for 
Christmas  Business: 
Delivery! 

The  Pathe  Saturday  Evening  Post  ad- 
vertisement on  the  opposite  page  will  appear 
in  the  issue  of  November  17th. 

It  tells  the  Pathe  story,  sells  the  Pathe- 
phone,  sends  you  people  ready  to  buy,  and 
it's  only  the  first  in  a  nation-wide  campaign 
that  will  be  about  the  strongest  advertising 
ever  done  in  the  phonograph  field. 

We've  promised  it — and  now  we've  started  it ! 

We've  delivered — and  we're  ready  to  "deliver"  in 
another  way  that  counts  still  more  with  you — because  it 
means  more  profits  this  Christmas. 

We  promise  that  you  will  be  able  to  give  your  cus- 
tomers more  than  a  receipt  to  show  for  a  Christmas  gift 
— you'll  be  able  to  give  them  the  instruments  themselves, 
in  just  the  models  and  at  just  the  prices  in  which  you've 
had  a  shortage  every  year,  the  past  three  years ! 

That's  our  promise — and  we've  made  sure  we  could 
do  it  by  a 

500%  increase  in  production! 

And  if  you  didn't  know  before,  these  two  pages 
will  tell  you  that  the  Pathe  line  is  a  good  line  to  sell,  an 
easy  line  to  sell,  profitable  to  you,  and  with  the  world- 
wide prestige  of  one  of  the  world's  best-known  trade- 
marks behind  it. 

This  Christmas  will  be  a  good  time  for  you  to  be- 
come acquainted  with  its  possibilities ! 

PATHE  FRERES  PHONOGRAPH  CO. 

20  Grand  Avenue,  Brooklyn,  N.  Y. 
PATHE  FRERES  PHONOGRAPH  CO.,  Ltd.,  6  Clifford  St.,  Toronto 

It  is  still  possible  to  get  the  Pathe  franchise  in  a  few  good  territories  on  most 
attractive  terms.   Write  or  wire  for  our  proposition. 
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This  is  an  exact  reproduction  of  the  advertisement  to  appear  in  the  Saturday  Evening  Post,  Nov.  17,  1917 


Tie  One  Greatest 
"hing  You  Can  Buy 
i  a  Phonograph! 

You're  going  to  buy  a  phonograph.   All  right  —  which  ? 

Well,  what  do  you  want  in  a  phonograph,  anyway?  Pleasure, 
:.  TONE — always!  But  mainly  the  pleasure  you  get  out  of  it. 

Right?    All  right — then  the  Pathephone  is  your  phonograph. 


Even  if  it  were  no  better  in  tone  than  all  the  others- 
nination  of  the  changing  of  needles  would  be  enough. 


the 


If  its  tone  were  merely  as  good  as  all  the  others — the  fact  that 
record  does  not  wear  out  would  be  enough. 

But  it's  plain  as  daylight  that  a  ball  of  sapphire,  jewel-polished 
ler  the  microscope  and  fitting  perfectly  into  the  half-circle  of  the 
nd-groove  along  which  it  smoothly,  beautifully  glides,  is  bound 
Droduce  a  TONE  of  purer  quality  than  any  you  have  ever 
>wn  before. 

It  is  all  the  difference  between  metal  and 

life! 

And  it  depends  entirely  on  which  you  want  whether  you  buy 
athephone  or  not! 

Hear  the  Pathephone.   That  will  decide! 

See  the  Pathe  dealer  nearest  to  you  or  write  us. 


Muratore,  Muzio,  Cavalieri, 
De  Cisneros,  Ober,  Didur, 
Ganz,  Thibaud,  Bispham, 
Grace  Hoffman — Slezak,  Ur- 
lus,  Weil,  Fitziu,  Sammarco 
— Ruffo  and  other  great  artists 
make  records,  and  most  of 
them  exclusively,  in  the  Pathe 
laboratory,  the  greatest  in 
this  country. 


MURATORE 


MUZIO 


ATHE  FRERES  PHONOGRAPH   COMPANY,    20  Grand  Avenue,    Brooklyn,   N.  Y. 
Pathe  Freres   Phonograph   Co.    of  Canada,   Ltd..   6   Clifford  Street,  Toronto 


Pathephone  No.  175 
Compare  any  Pathephone  at  any  price  with 
any  other  instrument  priced  half  as  much 
again — and  see  how  it  measures  up  to  it  in 
any  quality  of  TONE,  or  tone-control,  or 
volume,  or  appearance,  or  size,  or  construc- 
tion! And  each  Pathephone,  whatever  the 
price,  plays  ALL  makes  of  records,  as  well  as 
Pathe  Records— one  thing  alone  that  would 
make  it  the  biggest  value  there  is  at  its  price! 


\\\  I 


\ 
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A  Columbia  Agency  is  the  best  and  most  practical 
business  connection  on  the  market.  The  merchandise 
is  right,  the  profit  is  right,  the  advertising  is  right, 
the  selling-plan  is  right. 


Columbia  Graphophone  Co, 

Woo  I  worth  Building,  New  York 


STIMULATING  INTEREST  OF  THE  PUBLIC  IN  KANSAS  CITY 

Both  Wholesalers  and  Dealers  Increase  Exploitation  Efforts  as  First  of  Holiday  Trade  Appears — 
Four  Members  of  One  Family  in  Trade — General  Conditions  Excellent 


Kansas  City,  Mo.,  November  5. — There  has  been 
little  change  in  the  general  conditions  in  the 
talking  machine  trade  in  this  city  during  the 
past  month  though  the  evidences  of  the  begin- 
ning of  the  holiday  demand  are  more  apparent 
as  is  consequently  the  shortage  of  machines  in 
various  lines.  Meanwhile  the  different  jobbers 
and  dealers  are  carrying  on  active  campaigns 
for  developing  further  business  and  keeping  the 
interest  of  the  public  in  talking  machines  and 
records  at  high  pitch. 

A.  A.  Trostler,  Schmelzer  Arms  Co.,  states 
that  "business  is  running  along  the  same  as 
ever — lots  of  it  but  the  same  old  shortage  on 
the  machines." 

The  new  educational  department  of  the 
'Schmelzer  Arms  Co.  will  have  a  booth  in  Con- 
vention Hall  when  the  Teachers'  State  Conven- 
tion is  held  there  shortly. 

R.  E.  Woods,  formerly  of  Chicago,  is  now 
connected  with  the  talking  machine  department 
of  the  Jones  Store  Co. 

The  Henley-Waite  Piano  Co.  has  been  en- 
joying a  splendid  talking  machine  business  dur- 
ing the  past  month,  the  best,  they  say,  that 
they  have  ever  had.  Their  continuous  window 
display  of  their  machines  does  much  toward 
their  big  business. 

Annabelle  Adams,  Victrola  department,  J.  W. 
Jenkins'  Sons  Music  Co.,  recently  lost  her  sis- 
ter.   The  sympathy  of  the  trade  is  extended. 

"It  runs  in  the  family."  There  are  four  mem- 
bers of  one  family  engaged  in  the  talking  ma- 
chine business  in  Kansas  City.  Lloyd  E.  Wood, 
formerly  with  the  Olney  Music  Co.,  St.  Joseph, 
Mo.,  is  in  the  Victrola  department,  Jones  Store 
Co.;  Lewis  Wood,  Jr.,  is  in  the  wholesale  de- 
partment at  the  Schmelzer  Arms  Co.,  and 
Thomas  E.  Wood  and  Lucille  Wood  are  in  the 
Victrola  department  at  the  Geo.  B.  Peck  Dry 


Goods  Co.  Lewis  Wood  is  just  sixteen  years 
old.    This  is  "some"  record. 

The  Kansas  City  Photo  Supply  Co.  recently 
installed  a  talking  machine  department  and  will 
handle  the  Columbia  line.  F.  M.  Merwin,  who 
is  a  member  of  the  firm,  is  in  charge.  He  says: 
"We  are  simply  astonished  at  the  business  that 
has  come  to  us  in  this  brief  time.  Owing  to 
the  fact  that  we  are  situated  in  what  is  virtu- 
ally-'Talking  Machine  Row,'  we  thought  that 
there  would  be  little  room  for  another  dealer, 
but  we  have  found  that  there  is.  In  fact,  if 
business  keeps  up  like  it  has  been,  we  are  cer- 
tain to  add  four  more  booths  the  first  of  the 
year."  The  department  is  doing  newspaper  ad- 
vertising but  specializing  particularly  in  street 
car  ads. 

The  Columbia  Co.  has  separated  its  wholesale 
and  retail  departments,  that  is,  the  wholesale 
business  will,  in  future,  be  conducted  from  the 
company's  new  quarters  at  1017  McGee  street. 
The  retail  store  remains  at  its  present  location 
at  1112  Grand  street,  with  D.  M.  Guthrie  in 
charge. 

The  new  wholesale  quarters,  under  E.  A.  Mc- 
Murtry,  comprise  10,000  square  feet  of  floor 
space  and  will  aid  greatly  in  giving  Columbia 
dealers  better  service. 

J.  J.  Weiderman  has  been  added  to  the  whole- 
sale department  and  will  cover  the  Kansas  City 
territory  and  that  immediately  surrounding. 

The  Steinola  Co.  recently  joined  the  Home 
Products  Association.  This  association  is  com- 
posed of  big  manufacturers  of  the  city  such  as 
Armour  &  Co.,  Loose-Wiles,  Southwest  Mill- 
ing Co.,  etc.  Its  purpose  is  a  demonstration  of 
the  products  of  each  of  its  members  four  days 
a  week,  ten  months  in  the  year,  at  the  different 
grocery  stores  in  the  city.  The  Steinola  Co., 
being    manufacturers    of    a    "home  product," 

mini 


joined  the  association  to  furnish  the  music. 

The  Steinola  Co.  will  act  as  jobbers  of  the 
Jones  Metrola  recently  introduced  into  this  ter- 
ritory. 

The  Junkins-Riley  Co.,  jobbers  for  the  Pathe, 
states  that  business  has  been  growing  steadily 
and  that  they  are  working  constantly  now  at  full 
capacity.  M.  A.  Riley  has  just  returned  from 
a  trip  to  Nebraska  where  he  says  conditions 
are  fine  for  lots  of  talking  machine  business. 


PROGRESS  OF  MUNZER  MFG.  CORP. 

Business  of  This  Minneapolis  Manufacturing 
Concern  Steadily  Expanding — Manufactures 
the  Munola  Phonograph 


Minneapolis,  Minn.,  November  8. — The  Munzer 
Mfg.  Corp.,  of  this  city,  manufacturers  of  the 
Munola  phonograph,  is  closing  a  healthy  busi- 
ness, the  size  of  which  has  exceeded  all  expec- 
tations. This  company  has  been  manufactur- 
ing machines  for  nearly  a  year,  and  it  now  has 
a  production  of  approximately  100  machines  a 
day.  Their  sales  force  states  that  it  could  sell 
three  times  this  number  if  the  factory  had  the 
capacity.  Since  its  organization  the  company 
has  enlarged  its  factories  three  times  and  the 
new  plant  which  it  now  occupies  was  outgrown 
six  weeks  after  it  took  possession. 

The  company  concentrates  on  the  production 
of  a  machine  which  retails  at  $39.50,  and  its 
factory  facilities  are  so  perfected  that  they  can 
produce  this  machine  with  maximum  efficiency 
and  with  minimum  overhead.  The  Munola  is 
a  cabinet  phonograph  forty-two  inches  high,  and 
is  equipped  with  a  double  spring  motor,  a  twelve- 
inch  turntable,  a  tone  arm  modulator  and  a  dial 
tabulator.  The  Munzer  Mfg.  Co,  states  that  it 
is  now  selling  Munolas  from  Winnipeg  to  San 
Antonio  and  from  New  York  to  San  Fran- 
cisco. It  also  has  made  tentative  arrangements 
for  a  big  export  business  with  Mexico  and 
South  America,  and  it  is  now  planning  to  install 
an  assembling  plant  in  Canada. 


JOHN  M.  DEAN  DIVISION 

Otto  Heineman  Phonograph  Supply  Co.,  Inc. 

Executive  Offices :  25  West  45th  Street,  New  York 
Factory :  Putnam,  Conn. 


Manufacturers  of 


Talking  Machine 

NEEDLES 


Dean  Service  covers  every 
essential  need  in  talking 
machine  needles.  Needles 
furnished  in  bulk  or  in 
special  packages.  Quality 
needles  only. 
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Utilizing  Grand  Opera  As  the  Basis  for  a 
Successful  Window  Display  - 


By  Ellis  Hansen 


The  great  interest  in  and  appreciation  of  grand 
jpera  by  musical  Chicago  (which  is  at  the  pres- 
et time  being  entertained  by  two  grand  opera 
>rganizations)  made  the  display  shown  below 
>articularly  timely.  It  was  shown  during  "Edi- 
;on  week"  and  was  entered  in  the  window  dis- 
may contest  conducted  by  the  Edison  Co.  Sev- 
eral novel  ideas  were  introduced,  the  most  note- 
vorthy  of  which  undoubtedly  were  the  two  stage 
lettings — the  very  beautiful  ship  scene  from 
'La  Gioconda,"  Act  II,  with  Enzo  singing  "Cielo 
!  mar"  (Heaven  and  Ocean)  and  the  garden 
scene  from  "Faust,"  Act'  III,  portraying  Alice 


lections  arranged  in  the  same  manner  as  the 
Faust  discs.    The  show  card  read  as  follows: 


The  new  Edison  brings  every  opera  to  your  home 
in  literal  reality.  It  re-creates  the  voices  of  the 
world's  greatest  artists  with  such  absolute  perfection 
that  the  re-creation  can  not  be  distinguished  from 
the'  original  where  both  are  heard  in  direct  com- 
parison. 


Another  interesting  feature  was  the  ten  "news 
clippings"  from  such  well-known  daily  papers 
as  the  New  York  Tribune,  Philadelphia  Ledger, 
Detroit  Free   Press,   San   Francisco  Chronicle 


An  Interesting  and  Idea-Sug 

/erlet  as  Marguerite  singing  the  Jewel  song. 
Additional  interest  was  added  to  the  last  men- 
ioned  stage-picture  by  the  fact  that  "Faust" 
vas  produced  for  the  entire  week  at  the  Strand 
rheatre  on  Wabash  avenue,  a  few  blocks  south 
)f  the  store. 

These  stage  pictures  were  painted  by  a  well- 
cnown  painter,  carefully  cut  out  with  fore- 
ground, middle  ground,  background  and  set 
)ieces,  and  arranged  exactly  like  a  real  stage 
letting.  The  light  effects  were  supplied  by 
wenty  concealed  incandescent  lamps,  the  entire 
irrangement  producing  a  very  realistic  appear-- 
nice.  In  the  Gioconda  scene  the  moon  rays 
vere  playing  on  the  water,  which  by  a'  clever 
llusion  seemed  to  be  in  continuous  motion, 
rhe  red  headlight  on  the  ship  added  a  splash 
)f  color  to  the  silvery  moonlight  of  the  marine 
letting. 

Directly  under  the  stage  picture  of  "Faust" 
was  placed  a  disc  of  the  very  selection  Mar- 
guerite was  singing.  Five  other  Faust  selec- 
ions  were  grouped  beneath  the  stage  setting 
n  a  manner  very  clearly  indicated  on  the  photo- 
graph. The  showcard  pertaining  to  the  Faust 
picture  read  as  follows: 


esting  Grand  Opera  Window 

and  other  famous  newspapers.  The  heading  of 
each  paper  was  obtained  and  pasted  on  the  show- 


of  the  display  was  pink,  black  and  gold.  The 
attractive  middle  sign  was  on  black  velvet  with 
appliqued  pink  felt  letters.  The  two  classic 
Greek  female  figures  supporting  the  rose  wreath 
were  painted  in  water  color,  on  cardboard, 
then  cut  out  and  fastened  on  the  velvet.  The 
two  friezes,  flanking  the  middle  sign,  with  fig- 
ures symbolic  of  grand  opera  were  made  and 
treated  in  the  same  way  as  the  middle  portion 
of  the  frieze.  The  four  lyres  with  laurel 
wreaths  surrounding  the  diamond  discs  were 
made  in  gold  with  black  outlines,  resulting  in 
a  very  suggestive  and  happy  combination.  The 
only  curved  lines  in  the  display  was  the  upper 
middle  part  with  Mr.  Edison's  picture  in  a 
circle — the  symbol  of  completeness.  Five  fine 
Edison  phonographs  and  twenty  diamond  discs 
were  displayed.  The  discs  had  pink  crescent- 
shaped  labels  with  the  name  of  the  selection  and 
a  small  circular  picture  of  Edison  appearing  on 
each  label. 

While  I  personally  considered  the  stage  pic- 
tures the  most  attractive  part  of  the  window, 
I  noticed  that  people  seemed  especially  in- 
terested in  the  "news  clippings"  from  the  differ- 
ent papers,  more  so  perhaps  than  in  any  of  the 
other  details. 

Any  local  Edison  dealer  who  may  desire  to 
use  this  feature  can  obtain  copies  of  out-of- 
town  newspapers  in  most  of  the  better  hotels. 
Cuts  of  Edison  artists  can  be  had  from  Edison 
jobbers.  By  using  six  or  more  of  these  "clip- 
pings" and  connecting  them  by  varicolored  rib- 
bons to  the  Edison  phonograph  a  very  attrac- 
tive and  inexpensive  display  can  be  had.  It 
is  of  great  value  to  the  dealer  to  connect  his 
local  advertising  with  the  national  publicity, 
done  on  such  a  large  scale  by  the  various  manu- 
facturers. 

By  watching  the  national  advertising  the  deal- 


ALI    MERCHANDISE  AD\  Lii. 
TISEO  IN  THE  TRIDUNE 
j    LS  GUARANTEED 


THURSDAY,    OCTOBER  11. 


"Occasionally  the  singer  would 
stop  and  the  phonograph  carried  on 
the  air  alone.  The  fascination  for 
the  audience  lay  in  guessing 
whether  Madam  Rappold  or  Die 
phonograph  was  at  work,  or 
whether  they  were  singing 
together.   The  secret  of  the 


New  phonograph  lies  inthe  fact 
that  Edison  has  been  able  to 
reproduce  the  over-tones  in  musical 
sounds.  These  overtones,  of 
which  the  domestic  phonographs 
have  so  long  been  deprived,  are 
apparently  the  intangible  essence 

Ot  rMUSiC."  m 'roffh 'APRIL  2J'£ 16 


One  of  the  Newspaper  Clippings  Cleverly  Utilized  in  Window  Display 


FAUST  RE-CREATED  ON  THE  NEW  EDISON 

Gounod's  opera  "Faust"  is  recognized  as' one  of 
the  world's  great  operatic  masterpieces.  To  every 
voice  is  allotted  a  superb  aria,  each  one  in  itself 
sufficient  to  make  "Faust"  famous. 

The  Jewel  Song — Soprano  solo,  Alice  Verlet. 
Diamond  disc  No.  82086 

The  Flower  Song — Contralto  solo,  Eleonora  de 
Cisneros.    Diamond  disc  No.  S2S19. 

All  Hail  Thou  Dwelling  Lowly — Tenor  solo,  Paul 
Althouse.    Diamond  disc  No.  82096. 

Even  the  Bravest  Heart — Baritone  solo,  Thomas 
Chalmers.    Diamond  disc  No.  82060. 

In  addition  to  these  magnificent  solos  there  is  the' 
great  swelling  Soldier  Chorus,  diamond  disc  No. 
80121,  and  the  graceful,  melodious  Faust  Waltzes, 
No.  80353.  With  the  new  Edison  you  can  re-create 
"Faust"  right  in  your  own  home  and  by  artists 
noted  for  their  exquisite  interpretation. 


cards  with  testimonials  and  cuts  of  the  different 
Edison  artists  as  they  appeared  in  the  concerts 
described.  The  completed  showcards  looked 
very  much  like  front  pages  of  the  different 
newspapers.  (See  picture.)  In  the  middle 
among  these  "clippings"  was  a  somewhat  larger 
card  with  a  picture  of  Edison  and  the  following 
"copy": 


er  with  imagination  will  never  lack  ideas  for 
effective  window  displays,  and  window  displays 
are  among  the  best  mediums  for  increasing  the 
volume  of  profitable  sales.  • 


A  MUSICAL  TRIUMPH  IN  THE  LIFE  OF 
EDISON 

The  ten  "News  Clippings"  here  reproduced  con- 
tain extracts  from  articles  written  by  music  critics 
of  five  hundred  of  America's  principal  newspapers 
after  hearing  artists  sing  in  direct  comparison  with 
Edison  Re-Creation  of  their  work.  Twenty-five  hun- 
dred different  materials  and  composition  had  to 
be  tried  and  discarded  and  more  than  one  million 
dollars  expended  in  research  work  before  Mr.  Edi- 
son obtained  his  desired  result. 


The  space  in  front  of  the  Gioconda  scene  was 
occupied  by  the  same  number  of  Gioconda  se- 


The  idea  of  the  stage  settings  came  to  me 
through  some  of  the  forceful  national  advertis- 
ing done  by  the  Edison  Co.,  and  illustrating  a 
scene  from  "Lohengrin"  with  Rappold  and  Ur- 
lus  singing  in  direct  comparison  with  the  Edi- 
son Re-Creation  of  their  voices  in  a  duet  from 
"the  famous  Wagner  opera.    The  color  scheme 


NOTICE 


Mr.  Joseph  Hoffay,  under  whose  patents  relating 
to  Gramophones,  Tone  Arms,  Sound  Boxes,  etc., 
The  Hoffay  Talking  Machine  Co.,  Inc.,  is  licensed, 
hereby  notifies  the  talking  machine  trade  that  sev- 
eral tone  arm  constructions  have  appeared  upon  the 
market  which  are  infringements  of  his  Patent  No. 
1,202,521,  dated  October  24,  1916. 

Mr.  Hoffay  is  the  first  inventor  of  a  tone  arm 
having  a  sound  box  so  pivotally  supported  upon  the 
arm  and  so  offset  both  laterally  and  longitudinally 
from  its  pivot  that  the  sound  box  stylus  remains 
at  substantially  the  same  distance  from  the  axis 
of  swing  of  the  tone  arm  when  the  sound  box  sup- 
port is  merely  swung  upon  its  pivot  from  a  posi- 
tion in  which  it  is  adapted  to  play  hill-and-dale 
records  into  a  position  in  which  it  is  adapted  to  play 
laterally  cut  records  and  vice  versa.  Mr.  Hoffay 
intends  to  maintain  his  rights  as  the  first  inventor 
of  this  improvement,  and  therefore  warns  all  mem- 
bers of  the  trade  against  making,  using  or  selling 
tone  arms  embodying  this  improvement. 
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The 


Model  10 
44  inches  high 
Beveled-French  Plate 
Mirror  Sound  Chamber 
Nickel  Trimmings 
Cut  Glass  Knobs 
Mahogany  and  Oak 
Any  Finish 
Automatic  Stop 
Retail  Price,  $100.00 


Crystola 


The  Phonograph  that  is  Different 


The  Crystola  tone  is  developed 
by  reflection  (no  sounding-board 
is  used),  giving  results  that  for 
sweetness  and  naturalness  are 
unapproached. 

This  is  done  by  building  the 
sound  chamber  of  polished-mirror, 
plate-glass,  which,  aside  from  the 
exceptional  tone  quality  attained, 
adds  great  beauty  and  distinction 
to  the  instrument,  and  attracts  the 
maximum  of  attention. 

The  ball-bearing  needle  finger — 
the  supersensitive  diaphragm  —  all 
are  features  found  in  no  other 
phonograph. 


It  is  not  too  late  to  have  some 
of  these  exceptional  instruments  in 
your  store  for  the  Xmas  trade. 

We  are  now  making  prompt 
deliveries. 


Write  or  wire  for 
complete  information  to 


The  Crystola  Company 

314=316  Elm  Street 

Cincinnati,  Ohio 


Model  20 
51  inches  high 
Beveled-French  Plate 
Mirror  Sound  Chamber 
Gold  Plated 
Trimmings 
Hand  Carved 
Grille 
Mahogany  Only 

Any  Finish 
Automatic  Stop 
12  Record  Albums 
Retail  Price  $200.00 
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THE  DEMAND  FOR  FOREIGN  RECORDS 

The  Big  Field  in  This  Line  Demonstrated 
Through  the  Growing  Business  of  the  Inter- 
national Record  Department  of  the  Columbia 
Co. — Anton  Heindl's  Good  Work 


Anton  Heindl,  head  of  the  international  rec- 
ord department  of  the  Columbia  Graphophone 
Co.,  New  York,  and  a  recognized  authority  in 
his  special  field,  has  been  working  indefatigably 
the  past  year  to  provide  Columbia  dealers  with 
maximum  service  in  developing  their  business. 
As  a  result  of  his  efforts  the  Columbia  inter- 
national record  department  is  closing  a  banner 


Anton  Heindl 

year,  with  every  indication  that  the  coming 
year  will  be  a  continuance  of  this  well-deserved 
success. 

In  a  recent  letter  to  the  trade  Mr.  Heindl 
calls  attention  to  some  of  the  distinctive  merits 
of  the  Columbia  foreign  record  catalog,  and  in- 
timates that  there  will  be  important  develop- 
ments in  his  department  during  the  coming  year. 

Mr.  Heindl  emphasized  the  fact  that  there  arc 
records  in  thirty-two  foreign  languages  in  the 
Columbia  catalog,  and  that  he  and  his  asso- 
ciates have  succeeded  in  obtaining  the  foremost 
artists  in  every  foreign  repertoire. 

In  another  section  of  this  issue  of  The  World 
there  is  presented  a  reproduction  of  the  first 
of  a  series  of  colored  display  cut-outs,  just  is- 
sued by  the  Columbia  international  record  de- 
partment. Each  cut-out  depicts  a  separate  na- 
tionality, portrayed  in  national  costumes,  and 
showing  their  favorite  pastime.  This  first  dis- 
play material  can  be  set  up  either  singly  or  in 
group,  the  whole  outfit  making  an  attractive 
window  display,  showing  a  different  nationality 
each  week.  There  is  no  doubt  but  that  the 
proper  use  of  this  window  display  material  will 
stimulate  record  sales. 


BOSTON  BOOK  CO.  TO  EXPAND 

Finds  That  New  Quarters  Recently  Occupied 
in  New  York  Are  Hard  Pressed  to  Take  Care 
of  Demands — Machinery  Equipment  Enlarged 


The  Boston  Book  Co.,  Inc.,  who  recently 
moved  from  Brooklyn  to  43-51  West  Fourth 
street,  New  York  City,  have  been  rushed  with 
orders  during  the  past  two  months.  In  moving 
from  Brooklyn  an  effort  was  made  to  increase 
the  floor  space  and  capacity  of  the  plant  to 
meet  the  requirements  of  the  next  two  years, 
but  from  the  present  outlook  the  new  quarters 
are  going  to  be  too  small  in  a  much  shorter 
space  of  time.  Negotiations  are  now  on  to  pro- 
cure a  lease  on  the  loft  above  the  one  which 
is  now  occupied  by  the  company.  While  a 
great  majority  of  the  machinery  which  was  used 
by  the  company  on  their  entry  into  New  York 
was  new,  since  that  time  they  have  been  com- 


pelled to  add  a  large  number  of  machines  to 
facilitate  the  work  of  getting  out  the  company's 
products,  necessitating  an  investment  of  thou- 
sands of  dollars.  One  of  the  most  commend- 
able conditions  that  obtain  in  the  new  plant  of 
the  company  is  the  work  of  the  president,  J.  M. 
Alter,  who  personally  supervises  and  inspects 
all  the  work  turned  out.  His  job  is  certainly 
a  large  one  when  it  is  considered  that  the  out- 
put of  the  company  has  increased  to  large  pro- 
portions of  late. 


HARRISON  DURANT  HOME  FROM  WEST 

Financial  Supervisor  for  Thos.  A.  Edison,  Inc., 
Covers  Entire  Country  in  Order  to  Study 
Business  Conditions  at  First  Hand — Is  En- 
thusiastic Regarding  the  General  Situation 


Orange,  N.  J.,  November  5. — Harrison  Durant, 
financial  supervisor  of  Thomas  A.  Edison,  Inc., 
has  just  returned  from  an  extended  trip  to  the 
Pacific  Coast.    Mr.  Durant  made  the  trip  in  or- 


der to  obtain  first  hand  information  as  to  condi- 
tions throughout  the  .country.  He  addressed 
dealers'  conventions  at  Ogden,  Utah;  Helena, 
Mont.;  Portland,  Ore.;  San  Francisco,  and  Dal- 
las, Tex. 

Mr.  Durant  reports  that  with  the  possible  ex- 
ception of  the  northern  part  of  Montana  and 
the  southern  part  of  Texas,  business  conditions 
throughout  the  country  are  the  best  in  history. 
The  lack  of  rain  in  the  two  districts  mentioned 
caused  local  set-backs.  Many  bankers  were  in- 
terviewed by  Mr.  Durant  all  over  the  West,  and 
without  exception  they  prophesied  continued 
good  times,  notwithstanding  the  war.  The  im- 
pression prevails  in  the  West  that  there  will  be 
no  "after-the-war"  set-back. 


Seth  Laraway,  music  dealer  and  jeweler,  in 
Eugene,  Ore.,  has  moved  to  new  quarters  at  8 
Ninth  avenue,  East,  that  city,  where  he  has  in- 
stalled a  complete  line  of  Victor  talking  ma- 
chines and  records.  C.  E.  F.  Hickox  has  been 
installed  as  manager. 


A  Big  Holiday  Demand 
is  ONE  thing — 

To  meet  it  another! 

Unless  you  happen  to  be  a  Pathe  dealer — 

And  that,  of  course,  means  you  are  cov- 
ered by  the  Pathe  Christmas  Pledge  to  dealers: 

Taking  last  year's  overwhelming  demand 
for  The  Pathephone  as  a  warning — 

This  year's  output  of 

THE  PATHEPHONE 

is  increased  500%! 

So,  we  say  with  you,  the  bigger  the  demand 
the  merrier ! 

Pathephones  $25  to  $225 

New  art  model  Pathephones  now  on  hand 
for  general  and  holiday  business. 

Pathephone  Distributors 
Company 

Distributors  for  Pathephones  and  Pathe  European  and  American  Double  Disc  Records 

95  Southern  Boulevard  New  York 
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THE  GREAT  NEW  PLANT  OF  THE  UNIT  CONSTRUCTION  CO. 

Elaborate  Plans  Completed  for  the  Erection  of  a  Big  Addition  to  the  Present  Large  Factory  of 
the  Company — Most  Modern  Equipment  Provided  for  in  the  Specifications 


Philadelphia,  Pa.,  November  9. — The  Unit  Con- 
struction Co.,  of  this  city,  has  for  a  long  time 
been  confronted  with  a  great  problem  in  making 
its  production  keep  pace  with  the  continually 
increasing  demand  for  Unico  products.  The 
present  plant  at  121-131  South  Thirty-first  street, 
occupying  a  property  eighty  feet  wide  by  380 
feet  deep,  extending  from  Thirtieth  to  Thirty- 
first  street,  was  augmented  by  a  second  plant  of 
almost  equal  size  located  at  Thirtieth  and  Chest- 
nut streets,  but  these  combined  plants  were  soon 
found  to  be  inadequate  to  take  care  of  the 
rapid  growth  of  Unico  business. 

To  insure  facilities  ample  enough  to  cover  its 
requirement  for  several  years  to  come,  even  at 
its  present  rate  of  expansion,  the  Unit  Co.  has 
purchased  an  entire  city  block,  bounded  by 
Fifty-seventh  street,  Fifty-eighth  street,  Grays 


for  the  various  finishing  and  polishing  processes, 
the  varnishes  and  enamels  being  sprayed  in  place 
of  the  antiquated  brush  method.  Both  electric 
and  pneumatic  rubbing  machines  are  included 
in  the  equipment  of  the  department. 

An  extension  exhaust  system  is  to  be  used 
both  for  ventilating  and  also  for  carrying  all 
refuse  from  each  machine  directly  to  the  fire 
boxes  of  the  boilers,  thus  accomplishing  'not 
only  a  great  economy  in  fuel  consumption,  but 
also  making  possible  the  most  sanitary  shop 
conditions. 

The  comfort  and  welfare  of  employes  has 
had  much  consideration  and  from  the  office 
entrance  to  the  shipping  platform  efficiency  of 
both  man  and  machine  is  to  be  the  slogan. 
The  conditions  under  which  production  will  be 
guided  in  the  new  Unico  plant  will  be  such 


N.  J.;  B.  Guy  Warner,  Brooklyn,  N.  Y.;  A. 
Hospe,  Omaha,  Neb.;  F.  L.  Steers  Co.,  New 
York  City;  Sunbury  Sporting  Goods  Co.,  Sun- 
bury,  Pa.;  Cheney  Sales  Co.,  Philadelphia,  Pa.; 
B.  B.  Todd,  Philadelphia,  Pa.;  Day  Carpet  Co., 
Peoria,  111.;  Travis  Bros.,  Sydney,  N.  S.;  J.  A. 
V.  Thomas,  Meriden,  Conn.;  M.  Doyle  Marks 
Co.,  Elmira,  N.  Y.;  Wentworth  Music  Co.,  Wat- 
erville,  Me.;  Dey  Bros.  &  Co.,  Syracuse,  N.  Y.; 
J.  W.  Carter  Music  Co.,  Houston,  Tex.;  Miller 
Bros.  Co.,  Wilmington,  Del.;  D.  Krasik,  Mones- 
sen,  Pa.;  Cressey  &  Allen,  Portland,  Me.;  Penn 
Phonograph  Co.,  Philadelphia,  Pa.;  F.  Imfeld, 
Hamilton,  O.;  E.  DeCarlo,  Trenton,  N.  J.;  An- 
derson Piano  Co.,  Hamilton,  O.;  Geo.  Krebs' 
Sons,  Hamilton,  O.;  Donahoe  &  Donahoe,  Fort 
Dodge,  la.;  Neal,  Clark  &  Neal  Co.,  Buffalo, 
N.  Y.;  Claypool  Goodbar  Music  Co.,  Crawfords- 
ville,  Ind.;  Charles  H.  Beetle,  Shelbyville,  111. 

Travis  Bros.,  Glace  Bay,  N.  S.;  M.  Steinert 
&  Sons  Co.,  Portland,  Me.;  M.  Steinert  &  Sons 
Co.,  Bangor,  Me.;  B.  L.  Conchar  &  Co.,  Spring- 


"  " "  New  Plant  of 

avenue  and  the  P.  B.  &  W.  Railroad;  and  on  Oc- 
tober 3  broke  ground  for  the  buildings  as  illus- 
trated above.  The  main  building  will  extend 
485  feet  along  Grays  avenue,  with  a  return  of 
162  feet  on  both  Fifty-seventh  and  Fifty-eighth 
streets,  giving  a  total  frontage  of  809  feet  ii> 
addition  to  power  plant,  dry  kiln  and  other 
buildings,  thus  giving  the  Unit  Co.  one  of  the 
largest  plants  in  the  East  devoted  to  the  pro- 
duction of  high-grade  cabinet  woodwork. 

Brick,  concrete  and  steel  sash  "all  daylight" 
construction  has  been  adopted  to  produce  a 
plant  of  the  most  modern  type,  and  every  detail 
of  plant  operation  is  being  carried  out  along 
the  lines  of  the  highest  efficiency.  The  plant  is 
electrically  equipped  throughout,  including 
power,  light,  elevators,  signal  systems,  etc.  The 
mechanical  equipment  will  be  in  keeping  with 
the  program  of  efficiency  and  in  every  depart- 
ment the  most  advanced  ideas  in  cabinet  produc- 
tion have  been  adopted.  To  insure  the  correct 
seasoning  of  the  cabinet  woods  entering  into 
Unico  produc'ts  the  well-known  Emerson  dry 
kiln  system,  such  as  is  used  by  the  Victor  Talk- 
ing Machine  Co.  and  the  leading  piano  manu- 
facturers, is  being  installed.  Properly  seasoned 
lumber  is  the  keynote  of  quality  in  cabinet  con- 
struction. Veneering,  another  test  of  cabinet 
quality,  is  to  be  handled  by  hydraulic  power, 
while  an  overhead  trolley  system  will  be  used 
for  loading  and  unloading  the  heavy  presses. 

A  compressed  air  system  is  being  provided 


the  Unit  Construction  Co.  as  It  Will  Appear  Wl 

as  to  encourage  "Man's  pride  in  his  work," 
which  Ruskin  gives  us  as  his  definition  of  art. 

The  shipping  facilities  of  the  Unico  plant  will 
be  unexcelled,  with  500  feet  of  siding  on  the 
property  and  three  railroad  connections.  The 
receipt'  of  raw  materials  and  distribution  of 
finished  product  will  be  handled  to  maximum  ef- 
ficiency. 

An  idea  of  the  urgent  need  of  the  facilities  af- 
forded by  this  new  plant  will  be  readily  realized 
from  the  following  partial  list  of  Unico  installa- 
tions, which  the  Unit  Co.  has  made  since  Jan- 
uary 1,  1917,  and  from  which  it  will  be  seen 
how  wide  is  the  demand  for  the  Unico  system: 
Laverty  Music  Co.,  Gadsden,  Ala.;  Wm.  L.  Nut- 
ting, Nashua,  N.  H.;  F.  J.  Wiegand,  Barberton, 
O.;  S.  B.  Davega  Co.,  New  York  City;  T.  E. 
Weir,  Muncie,  Ind.;  P.  M.  Griggs,  Kewanee, 
III;  Thurman  &  Boone  Co.,  Roanoke,  Va.;  H. 
M.  Curtis,  Lynn,  Mass.;  J.  D.  Harden,  Sterling, 
111.;  Fulton-Driggs  &  Smith  Co.,  Waterbury, 
Conn.;  Bissell-Weisert  Piano  Co.,  Chicago,  111.; 
Eastern  Talking  Machine  Co.,  Boston,  Mass.; 
Rudolph  Wurlitzer  Co.,  Piqua,  O.;  Buckingham 
&  Moak  Co.,  Utica,  N.  Y.;  H.  Batterman  &  Co., 
Brooklyn,  N.  Y.;  Reiff  &  Helt,  Lykens,  Pa.; 
Claude  O.  Buckpitt,  Elmira,  N.  Y.;  R.  Montalvo, 
Jr.,  New  Brunswick,  N.  J.;  J.  F.  Connery,  Middle- 
town,  Conn.;  J.  D.  Armstrong  Drug  Co., 
Brownsville,  Pa.;  W.  H.  Hannold  &  Sons, 
Swedesboro,  N.  J.;  Geo.  H.  Sharp  &  Son,  West- 
field,  Mass.;  Ludwig  Baumann  &  Co.,  Newark, 


n  Completed 

field,  Mass.;  Reichwein  &  Schafer,  Philadelphia, 
Pa.;  J.  J.  Barry,  Ayer,  Mass.;  T.  B.  Mathews, 
Fitchburg,  Mass.;  H.  H.  Parkis,  Gardiner,  Mass.; 
L.  C.  Gorsuch  &  Co.,  Springfield,  O.;  People's 
Outfitting  Co.,  Toledo,  O.;  Phonographs,  Ltd., 
Newark,  N.  J.;  Geo.  F.  Wood  Co.,  Winchendon, 
Mass,;  Lit  Bros.,  Philadelphia,  Pa.;  Wilbur  Tem- 
plin  Music  Co.,  Elkhart,  Ind.;  M.  Steinert  & 
Sons  Co.,  Waterbury,  Conn.;  Whitney  &  Currier 
Co.,  Toledo,  O.;  John  Schmelzer,  Saginaw, 
Mich.;  M.  Steinert  &  Sons  Co.,  Lowell,  Mass.; 
Harold  M.  Eby,  Huntington,  Pa.;  The  Talking 
Machine  World,  New  York  City;  J.  C.  Welton, 
Lancaster,  O.;  Kaliski  Music  Co.,  Monroe,  La.; 
M.  Steinert  &  Sons  Co.,  Brockton,  Mass.;  Pease 
Piano  Co.,  New  York  City;  Geo.  S.  Russell, 
Easthampton,  Mass.;  Keinard  Bros.,  Phoenix- 
ville,  Pa.;  M.  Steinert  &  Sons  Co.,  Boston,  Mass.; 
M.  Steinert  &  Sons  Co.,  Worcester,  Mass.;  M. 
Steinert  &  Sons  Co.,  Fall  River,  Mass.;  Lothrop 
Piano  Co.,  Dover,  N.  H.;  American  Talking 
Machine  Co.,  Brooklyn,  N.  Y.;  M.  Slason  &  Son, 
Malone,  N.  Y.;  Heintzman  &  Co.,  Ltd.,  Peter- 
borough, Ont.;  J.  Stewart,  Jr.,  Burlington,  N.  C; 
Campbell  Furniture  Co.,  Sydney,  O.;  Campbell 
Furniture  Co.,  Greenville,  O.;  Diamond  Disc 
Shop,  Williamsport,  Pa.;  Wright,  Metzler  Co., 
Uniontown,  Pa.;  Leopold  Furniture  Co.,  Cleve- 
land, O.;  Stroudsburg  Music  Co.,  Stroudsburg, 
Pa.;  T.  Eaton  Co.,  Ltd.,  Toronto,  Can.;  C.  E. 
Wheelock  &  Co.,  Peoria,  111.;  Howard  Music 
Co.,   Butte,  Mont.;   M.   Steinert   &  Sons  Co., 
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Springfield,  Mass.;  The  Aaron  Co.,  Connells- 
ville,  Pa.;  Sedgwick  &  Casey,  Hartford,  Conn.; 
Darling  &  Denton  Co.,  Gloversville,  N.  Y.;  John 
Eoesch  Co.,  Burlington,  la.;  Martin  Bros., 
Springfield,  Mo.;  Phonographs,  L,td.,  Montclair, 
N.  J.;  The  Grafonola  Shops,  Philadelphia,  Pa.; 
Waterbury  Republican,  Waterbury,  Conn.; 
Stutzman  &  Sage,  New  York  City;  Tilden 
Thurber  Corp.,  Providence,  R.  I.;  P.  J.  Mann  Co., 
Worcester,  Mass.;  T.  C.  Power  &  Bros.,  Fort 
Benton,  Mont.;  Gimbel  Bros.,  Philadelphia,  Pa. 
The  Sidles  Co.,  Van  Wert,  C;  Shifler  &  Tay- 
lor, Carbondale,  Pa.;  Conrad,  Baish  &  Krohle, 
Cleveland,  O.;  H.  E.  McMillen  &  Sons  Co., 
Cleveland,  O.;  S.  J.  Garrett,  Minneapolis,  Minn.; 
Po'rch  Bros.,  Johnstown,  Pa.;  Robelen  Piano  Co., 
Wilmington,  Del.;  Royer  Talking  Machine  Co., 
Boston,  Mass.;  J.  R.  DeNyse,  Brooklyn,  N.  Y.; 
C.  J.  Heppe  &  Son,  Philadelphia,  Pa.;  Thomas 
&  Co.,  Findlay,  O.;  Mackintosh  Bros.,  Wood- 
bury, N.  J.;  Irvin  H.  Burkhart,  Philadelphia, 
Pa.;  H.  E.  Blake,  Philadelphia,  Pa.;  Stern  & 
Co.,  Philadelphia,  Pa.;  Jay  A.  Smith,  Media,  Pa.; 
W.  J.  Benjamin,  Vandergrift,  Pa.;  Zenner  Brad- 
shaw  Co.,  Huntington,  W.  Va.;  Calder  Music 
Shop,  New  Haven,  Conn.; 'J.  A.  Wuchter  Music 
Co.,  Allentown,  Pa.;  M.  H.  Pickering  Co.,  Pitts- 
burgh, Pa.;  New  York  Talking  Machine  Co.; 
New  York  City;  R.  H.  Macy  &  Co.,  New  York 
City;  E.  Hertzberg  Jewelry  Co.,  San  Antonio, 
Tex.;  Gloversville  Music  Co.,  Gloversville,  N. 
Y.;  R.  M.  Peltier,  Cohoes,  N.  Y.;  Mickel  Bros. 
Co.,  Des  Moines,  la.;  Berliner  Gramophone  Co., 
Montreal,  Can.;  Ludwig  Baumann  &  Co.,  New 
York  City;  Gewehr  Piano  Co.,  Wilmington,  Del.; 
Nebraska  Cycle  Co.,  Omaha,  Neb.;  Carney,  Jack- 
son &  Enoch,  Parkersburg,  W.  Va. ;  Drake  & 
Moninger  Co.,  Alliance,  O.;  Gomprecht  &  Be- 
nesch,  Baltimore,  Md.;  J.  C.  Campbell,  Clarion, 
Pa.;  McManus  Bros.,  Elizabeth,  N.  J.;  Wichita 
Show  Case  Co.,  Wichita,  Kan.;  D.  Buchanan  & 
Son,  Norfolk,  Va.;  O.  K.  Houck  Piano  Co., 
Nashville,  Tenn.;  Harris  &  Mowry  Co.,  Woon- 
socket,  R.  I.;  Rogers  &  Wilson,  Goshen,  Ind.; 
1.  Davega,  Jr.,  New  York  City;  Gushard  Dry 


Goods  Co.,  Decatur,  111.;  The  Savolainen  Co., 
Duluth,  Minn.;  Will  Marlar,  Flagstaff,  Ariz.; 
Rudolph  Wurlitzer  Co.,  Philadelphia,  Pa.;  P. 
Steketee  &  Sons,  Grand  Rapids,  Mich.;  Acker- 
man  Piano  Co.,  Marion,  O.;  C.  C.  Harvey  Co., 
Brockton,  Mass.;  Jones.  Bros.,  Hobart,  Okla.; 
Forbes  Meagher  Music  Co.,  Madison,  Wis.; 
Leithold  Piano  Co.,  LaCrosse,  Wis.,  Hubert 
Huewe,  Remsen,  la.;  A.  T.  Simms,  Charleston, 
W.  Va.;  Grinnell  Bros.,  Bay  City,  Mich. 
Grinnell  Brothers,  Bancock,  Mich.;  Morrison 
Music  Co.,  Cumberland,  Md.;  Robelen  Piano 
Co.,  Wilmington,  Del.;  E.  J.  Walt,  Lincoln, 
Neb.;  Pomerantz  &  Co.,  Philadelphia,  Pa.;  Mar- 
cellus  Roper  Co.,  Worcester,  Mass.;  C.  C.  Har- 
vey Co.,  Boston,  Mass.;  The  Vocalion  Co.,  Bos- 
ton, Mass.;  Victor  Lorczak,  Jersey  City,  N.  J.; 
Mandel  &  Schwarzman,  Bloomington,  111.;  Davis, 
Burkham  &  Tyler,  Wheeling,  W.  Va.;  W.  F. 
Frederick  Piano  Co.,  McKeesport,  Pa.;  Pem- 
berton  Furniture  Co.,  Fort  Worth,  Tex.;  C.  D. 
Messenger,  Baltimore,  Md.;  Collister  &  Sayle 
Co.,  Cleveland,  O.;  Dodge  Co.,  Akron,  O.;  Lyric 
Piano  Co.;  Cincinnati,- O.;  E.  F.  Droop  &  Sons 
Co.,  Baltimore,  Md. ;  Starr  Piano  Co.,  Indianap- 
olis, Ind.;  C.  G.  Wiant,  Marion,  O.;  Bowman  & 
Co.,  Harrisburg,  Pa.;  E.  C.  Minas  Co.,  Ham- 
mond, Ind.;  Hurley-Tobin  Co.,  Trenton,  N.  J.; 
Baird  Co.,  Shreveport,  La.;  Chas.  T.  Ferrin  Co., 
Mt.  Clemens,  Mich.;  Arthur  Wittich,  Reading, 
Pa.;  Cluett  &  Sons,  Schenectady,  N.  Y.;  Linton 
Co.,  Philadelphia,  Pa.;  Empire  Furniture  Co., 
Brownwood,  Tex.;  Talking  Machine  Co.,  Phila- 
delphia, Pa.;  Bloomingdale  Bros.,  New  York 
City;  Tozer  Jewelry  Co.,  Patton,  Pa.;  J.  W. 
Maus,  Shamokin,  Pa.;  Robert  C.  Dible,  Verona,  ' 
Pa.;  Hammann-Levin  Co.,  Baltimore,  Md.; 
James  McCreery  &  Co.,  New  York;  Geo.  W. 
Davy  &  Son,  Coatesville,  Pa.;  Walter  B.  Ful- 
ghum,  Richmond,  Ind.;  Geo.  P.  Wendheiser, 
Rockville,  Conn.;  Morehouse-Martens  Co.,  Co- 
lumbus, O.;  Lyon  &  Healy,  Chicago,  111.;  Dono- 
van Co.,  Lancaster,  Pa. 

In  addition  to  the  patented  Unico  demonstrat- 
ing rooms,  record  racks  and  record  counters, 


the  Unit  Co.  also  execute  important  contracts 
for  store,  bank  and  office  equipment,  as  well  as 
interior  woodwork  and  decorations  for  office 
buildings,  hotels,  residences  and  monumental 
buildings. 

The  location  of  the  new  Unico  plant  and 
general  offices  is  most  accessible  to  Central 
Philadelphia,  being  but  18  minutes  by  surface 
cars  from  City  Hall,  hotels  and  railroad  stations. 

All  details  of  plant  construction  and  equipment 
are  being  executed  under  the  personal  direction 
of  Rayburn  Clark  Smith,  president,  who  is  also 
expanding  the  organization  of  the  executive, 
production  and  sales  departments  to  keep  pace 
with  the  company's  active  growth.  Work  is 
being  rushed  on  the  company's  new  plant  and 
the  first  section  or  one-half  of  the  entire  plant  is 
scheduled  for  occupancy  January  next,  at  which 
time  due  notice  of  the  change  of  location  will 
be  given.  Display  rooms  even  more  extensive 
than  heretofore  will  be  maintained,  and  the  talk- 
ing machine  dealer  visiting  the  plant  will  be 
more  than  repaid  by  the  exposition  of  Unico 
system  for  merchandising  talking  machines  and 
musical  goods. 


CHANGE  IN  SONORA  REPRESENTATION 

Electric  Supply  and  Equipment  Co.,  of  Hart- 
ford., Conn.,  Takes  Over  Central  and  Eastern 
Massachusetts  Territory  for  That  Line 


Boston,  Mass.,  November  5. — Announcement  is 
made_  of  an  important  change  that  directly  af- 
fects the  Sonora  Phonograph  Corp.  in  this  dis- 
trict. The  Electric  Supply  and  Equipment  Co., 
of  Hartford,  Conn.,  has  taken  over  the  central 
and  eastern  Massachusetts  territory,  which  for- 
merly was  in  charge  of  W.  B.  Glynn,  of  Sax- 
ton's  River,  Vt,  so  that  this  company  now  oper- 
ates this  and  Connecticut  and  Rhode  Island. 
Richard  M.  Nelson,  the  New  England  manager, 
and  Joseph  H.  Burke,  his  assistant,  are  locally 
looking  after  the  central  and  eastern  Massa- 
chusetts district,  while  Connecticut  wili  be  cared 
for  from  Hartford. 
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Place  Your  Order  NOW  For 

YOUR  CHRISTMAS  RECORD  STOCK 


GRINNELL  BROS. 

Detroit,  Mich. 

Gentlemen — Please  send  me  regular 

y  each 

month   your    advance    list  of  best 

selling 

Records,  and  oblige. 

You'll  find  the  suggestion  given  by 
our  committee  as  to  the  best  selling 
Records  from  the  new  list  each  month 
of  invaluable  assistance  to  you  in 
ordering  the  new  numbers.  No  cost; 
no  obligation  in  availing  yourself  of 
this  service. 


GrinnellBros 

Distributors,  Victrolas  and  Records 

First  and  State  Streets,  Detroit 


DON'T  wait  another  day  to  prepare  for  this  greatest  Victrola  and 
Record    selling    opportunity.     The    season  of    unequalled  buying 
activity — of  increased  business  with  the  least  effort  on  your  part — is 
just  before  us.     Don't  let  lack  of  stock  keep  you  from  sharing  in  fullest 
measure  in  this  chance  for  greater  profits. 

We  Are  Ready  to 
Meet  Every  Demand 

We've  the  Records  you  want.  Immediate  shipment  is  guaranteed. 
The  smallest  order  receives  the  same  careful,  satisfaction-giving  attention 
as  the  largest.  We  are  so  situated  as  to  command  excellent  transportation 
facilities  in  all  directions.  Each  is  a  feature  of  definite  importance  and 
value  to  you. 

A  constantly  growing  number  of  live,  aggressive  Victrola 
dealers  are  finding  in  our  stock  and  service  unequalled 
business-building  co-operation.  Take  advantage  of  it  —  com- 
mencing with  your  Christmas  order  ! 


Experienced,  efficient  employees 
Mechanical  experts  familiar  with  every  detail  of 
Victor  and  Victrola  construction 
Complete  stock  of  Victor  and  Victrola  parts  always  on  hand 
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Here  is  real  Christmas 

"Sales  Insurance" 


Pathephone  25,  Price  $25 


Pathephone  50,  Price  $50 


M  n 


Pathephone  100,  Price  $100 


Have  you  ever  nursed  prospective 
phonograph  purchases  into  a  BIG  demand 

And  then  found  that  your  chief  de- 
pendence, "Supply",  was  "dead?" 

Well,  it  can't  happen  to  you  again  if 
you  are  covered  by  the  Pathe  Holiday 
Supply  Insurance. 

Taking  1 9 1  6's  great  holiday  demand 
as  a  forecast  of  an  even  greater  demand  in 
1917  for 


THE  PATHEPHONE 


The  Pathe  Freres  have  increased  their 
output  500%  for  1917! 

That  means  that  every  dealer  s  every 
order  will  be  met  in  a  quick  shipment. 

We  are  ready  to  supply  the  complete 
line  of  Pathephones  now  for  general  or 
Holiday  business. 

Pathephones  $25  to  $225 


Williams,  Davis,  Brooks  &  Hinchman  Sons 

Distributors  for 

Pathephones  and  Pathe  European  and  American  Double  Disc  Records 
Detroit,  Michigan 
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PAULIST  CHORISTERS  MAKE  RECORDS  FOR  COLUMBIA  CO. 


Distinguished  Organization  Under  Direction  of 
Their  Ability  as  Choristers — Heard  in  New 


Father  Finn  Have  Won  International  Fame  for 
York  During  Recent  Liberty  Loan  Campaign 


The  Columbia  Graphophone  Co.,  New  -York, 
has  just  announced  that  Father  Finn's  Paulist 
Choristers  of  Chicago,  who  are  famous  in  this 
country  and  Europe,  have  made  several  records 
at  the  Columbia  laboratories.  These  records  will 


Choristers.  His  success  with  this  organization 
has  been  world  wide,  and  is  due  to  his  judgment 
and  schooling  as  a  musician  and  conductor,  to- 
gether with  the  thorough  understanding  of  the 
boy  voices. 

The  success  of  the  Paulist  Choristers  through- 
out America  led  to  their  appearance  in  Europe 
under  Father  Finn's  direction.  In  1912  the 
choir  was  awarded  the  prize  in  the  International 
Competition  in  the  division  of  honor,  and  the 
accomplished  conductor  received  a  decoration 
from  the  French  Academy.  As  a  composer 
Father  Finn  also  commands  serious  attention. 
His  work  has  been  chiefly  in  the  field  of  church 
music,  where  his  compositions  have  achieved 
notable  success. 


PATHE  DISPLAY  AROUSES  INTEREST 


Columbus,  0.,  November  8. — Much  favorable 
comment  has  been  made  regarding  the  original 
and  attractive  Pathe  window  display  that  the 
Bope-Hayes  Co.,  of  this  city,  exhibited  all  last 
week.  The  Pathephone  Model  75,  mahogany, 
was  featured  in  a  combination  offer  of  machine, 
Pathe  records  and  record  albums. 

The  base  of  the  display  consisted  of  white 
Father  Finn,  Conductor  cheese-cloth  and  the  top  and  the  background 

be  issued  in  the  near  future,  and  this  famous  of  yellow  twisted  crepe  paper.  The  arches  car- 
organization  will  make  Columbia  records  exclu-  ried  incandescent  lights,  and  the  forearch  had 
sively.  paper-brushed  balloon  effect  in  colors,  spelling 

Father  Finn's  Paulist  Choristers  achieved  con-  the  name  of  The  Bope-Hayes  Co.  The  four 
siderable  prominence 
during  the  recent 
campaign  in  behalf  of 
the  second  Liberty 
Loan  for  they  took 
part  in  the  Liberty 
Loan  parade  and  also 
sang  in  front  of  the 
Liberty  Loan  head- 
quarters in  New  York 
and  Chicago. 

Father  Finn,  con- 
ductor of  the  Paulist 
Choristers,  has  been 
prominent  in  musical 
■circles  for  many 
years.  Throughout 
his  educational  career 
he  maintained  his  in- 
terest in  music  and 
devoted  earnest  study 
to  theory,  practice, 
composition,  and  the 
conductor's  art.  Early 
in  his  priesthood  he 

became     choirmaster      Paulist  Choristers  Singing  During  Liberty  Loan  Parade  in  New  York 


at  St.  Paul's,  in  Washington,  and  later  he  ac- 
cepted the  same  position  at  Mission  Church 
in  Boston. 

in  1904  Father  Finn  was  assigned  to  Chicago, 
where  he  organized   the  now  famous  Paulist 


white  posts  carried  natural  ferns,  and  the  gates 
strung  with  daisy  chains  opened  to  the  smaller 
arch  in  the  background  where  stood  the  red 
Pathe  rooster,  on  tabouret  covered  with  drapery 
of  purple  velvet.    On  each  side  of  the  rooster 


and  in  the  rear  stood  a  natural  palm.  The  fore- 
ground was  made  up  of  records  of  the  three 
sizes,  on  easels  with  card  showing  the  Pathe 
guarantee.  In  the  right  foreground,  under  the 
tallest  arch,  was  a  Model  75  Mahogany  with  a 
doll  at  the  side.  In  the  left  foreground  was  a 
tabouret  draped  with  purple  velvet  upon  which 
rested  a  wax  bust  of  Beethoven.  Several  Pathe 
signs  made  up  the  balance  of  the  foreground. 
This  display  was  productive  of  splendid  results 
in  Columbus  and  can  bring  similar  results  to 
Pathe  dealers  in  other  cities. 


A  SUCCESSFUL  SALESMAN 

Jos.  Kerr  Gets  Excellent  Results  as  Represent- 
ative of  the  S.  B.  Davega  Co. 


One  of  the  successful  wholesale  salesmen  in 
the  Victor  line  covering  the  metropolitan  dis- 
trict of  New  York  is 
Joseph  Kerr,  who  for 
the  past  two  years  has 
been  representing  the 
S.  B.  Davega  Co.,  Vic- 
tor wholesalers,  and 
who  has  firmly  en- 
trenched himself  with 
a  large  and  steadily 
growing  clientele  of 
dealers.  Mr.  Kerr  has 
specialized  on  the  prob- 
lems of  the  dealer  and 
one  of  the  factors  of 
his    success    has    been  Jos.  Kerr 

his  ability  to  offer  the  dealer  substantial  ad- 
vice when  most  needed.  He  also  possesses  a 
genial  personality  and  a  keen  business  percep- 
tion— factors  of  considerable  value. 


OFFICES  NOW  AT  BUSH  TERMINAL 


The  Paroquette  Record  Mfg.  Co.,  Inc.,  has 
just  announced  the  removal  of  its  executive 
offices  from  47  West  Thirty-fourth  street,  New 
York,  to  the  Bush  Terminal  Building  No.  1, 
where  the  factory  has  been  located  since  the 
company's  formation.  This  move  was  made 
in  order  to  increase  executive  and  manufacturing 
efficiency  and  so  that  the  president  of  the  com- 
pany, Arthur  P.  O'Brien,  could  give  his  per- 
sonal attention  to  the  general  supervision  of  the 
factory. 

Jacques  M.  Kohner,  sales  manager  of  the 
Paroquette  Record  Mfg.  Co.,  is  at  present  away 
on  a  Western  trip,  and  his  reports  to  date  indi- 
cate a  material  improvement  in  business  condi- 
tions. He  states  that  the  dealers  are  well 
pleased  with  the  present  lists  of  Paroquette  rec- 
ords and  his  order  book  adequately  substan- 
tiates this  view. 


The  C.  H.  Smith  Department  Store,  of  War- 
ren, Pa.,  is  opening  a  very  attractive  music  de- 
partment on  the  fourth  floor,  where  a  full  line 
of  pianos  and  players,  together  with  the  Victor 
and  Edison  machines,  will  be  on  display. 


5 Reasons 
why  the 


attachment  is  a  % 


Dealers!  ™ 


s  is  a  most  attractive  opportunity  for  you.  Write  or  wire  us  at 
e  for  our  descriptive  folder  and  details  on  our  dealer's  proposition. 


TP  HE  DUO-TONE  phonograph  recorder  is  the  final  refinement  for  all 
machines  using  a  non-permanent  needle.  A  simple,  compact  bracket 
containing  one  loud  and  one  soft  Tungsten  needle — an  attachment  which 
can  be  inserted  into  the  needle  holder  of  any  standard  machine — the 
DUO-TONE  is  a  practical  talking  machine  necessity  for  the  following 
reasons : 

•I  Loud  or  Soft  Without  Changing  Needles.  With  the  DUO-TONE,  one  can 
*■  play  records  requiring  loud  needles  as  well  as  those  best  played  with  a 
soft  needle  without  the  inconvenience  of  removing  needles  after  each  record. 

o  From  100  to  300  Records  Per  Needle.  Everyone  knows  the  better  wearing 
^  qualities  of  the  Tungsten.  Few,  however,  know  that  these  needles  should 
be  worn  clown  on  one  side  only  to  get  best  results.  The  DUO-TONE  makes 
this  possible  for  both  loud  and  soft  records. 

3 Easy  Interchangeability.  If  desired  to  change  to  steel  or  fibre  needles, 
merely  remove  the  DUO-TONE  attachment  from  the  needle-holder. 

4 Economy — Convenience.    Every  phonograph  user  knows  the  greater  econ- 
omy of  the  Tungsten  needle.    The  DUO-TONE,  therefore,  insures  this 
economy  plus  the  convenience  of  no  needle  changes! 

CS1.00  Is  All  the  DUO-TONE  Costs.  And  this  in- 
»*  eludes  a  set  of  loud  and  soft  Tungsten  needles. 
At  this  remarkably  low  price,  every  phonograph 
owner  is  a  possible  buyer. 

THE  DUO-TONE  COMPANY 

ANSONIA  CONNECTICUT 
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TALKING  MACHINE  MORE  POPULAR  THAN  EVER  IN  DETROIT 

Dealers  Look  for  Large  Holiday  Business — Edison  Dealers  to  Meet — Brown  Featuring  the  Bruns- 
wick— Andrews  Seeking  More  Victor  Stock — Pathephone  Expansion — Grinnell  Recitals 

Detroit,  Mich.,  November  7 


-The  talking  ma- 
chine right  now  is  having  the  best  of  the  mu- 
sical instrument  business — that  is  to  say,  while 
pianos,  players  and  grand  pianos  are  in  demand 
and  enjoying  healthy  sale,  the  talking  machine 
is  more  popular  than  ever,  and  there  isn't  a 
dealer  who  is  not  keeping  ahead  of  a  year  ago. 
This  proves  two  things — first,  that  Detroit  is 
prosperous,  and  second,  that  the  talking  ma- 
chine is  becoming  more  staple  every  day.  There 
has  been  considerable  complaint  over  the  short- 
age of  certain  models  of  talking  machines,  par- 
ticularly those  turned  out  by  some  of  the  lead- 
ing manufacturers.  The  fault  undoubtedly  lies 
to  some  extent  with  the  railroad  companies, 
their  handling  of  freight  shipments  being  worse 
this  season  than  last.  As  for  the  manufactur- 
ers, they  no  doubt  are  doing  their  very  best  to 
please  everybody  and  it's  a  mighty  hard  task. 
Still,  you  can't  blame  the  retailer  for  complain- 
ing, because  if  he  can't  get  merchandise  he  can't 
sell  and  he  can't  make  a  profit.  One  dealer 
told  The  World  correspondent  that  for  the  past 
eighteen  months  he  has  never  been  able  to  get 
as  many  machines  as  he  ordered,  and  that  with 
Christmas  approaching  and  the  shortage  being 
more  acute  than  ever  he  has  just  cause  to  worry. 
"What's  the  use  of  me  spending  a  lot  of  money 
to  advertise  when  people  come  in  and  I  can't 
fill  their  orders  and  they  go  elsewhere?"  said 
one  dealer  who  isn't  satisfied  to  blame  the  whole 
trouble  "on  the  war." 

R.  B.  Ailing,  manager  of  the  Edison  Shop  and 
State  jobber  for  Edison  phonographs,  will  have 
a  convention  of  his  State  retailers  some  time  in 
November.  They  will  be  here  just  about  the 
time  that  Marie  Rappold  and  Jacques  Urlus. 
Edison  soloists,  give  a  public  recital  and  tone 
test  at  the  Arcadia.  In  fact,  the  recital  was  ar- 
ranged through  Mr.  Ailing  and  Frank  Bayley, 
of  the  Bayley  Music  House,  who  is  an  Edison 
retailer.  Some  4,000  people  will  be  able  to 
crowd  into  the  Arcadia  to  participate  in  the 
tone  test. 

Wallace  Brown,  the  Brunswick  dealer,  is  sell- 
ling  a  lot  of  phonographs  and  is  keeping  up  his 
big  advertising  drive.  In  fact,  Wallace  says 
he  has  "just  started"  to  advertise.  He  expects 
to  triple  his  advertising  appropriation  for  the 
month  of  December,  believing  it's  the  best 
medium  for  getting  new  business. 

Ed  Andrew,  of  the  J.  L.  Hudson  piano  store, 
was  in  New  York  the  first  week  of  November 
and  paid  a  visit  to  the  Victor  headquarters  in 
Camden,  N.  J.  One  of  the  reasons  that  took 
him  East  was  the  hope  of  getting  more  holi- 
day merchandise. 

The  Keenan  &  Jahn  furniture  store  at  334 
Woodward  avenue,  corner  Montcalm  street,  has 
added  a  talking  machine  department,  located  on 
the  second  floor,  where  the  Aeolian-Vocalion 
will  be  sold  exclusively,  as  well  as  the  com- 
pany's line  of  records  which  will  be  out  soon. 
John  DeAngeli  is  manager  of  this  new  depart- 
ment, coming  from  the  Hudson  Victrola  store. 

The  Columbia  Graphophone  department,  ac- 
cording to  newspaper  announcements,  is  being 
discontinued  at  the  retail  dry  goods  store  .of 
Elliott-Taylor-Woolfenden  Co.,  Woodward  and 
High,  and  the  stock  is  being  closed  out  under 
regular  prices.  The  firm  explains  that  the  space 
is  needed  for  some  of  its  regular  departments. 

W.  W.  Gunn,  Sonora  dealer,  is  now  located 
at  15  West  Elizabeth  street,  moving  from  Wood- 
ward avenue. 

The  refusal  of  80  per  cent,  of  local  theatres 
to  play  copyrighted  music,  which  is  taxable, 
may  have  a  bad  effect  upon  the  record  business. 
Detroit  theatres  contend  the  tax  or  license  is 
unfair  after  they  have  fitted  up  a  big  library, 
and  are  standing  "pat"  in  refusing  to  play  such 
music.  The  public  gets  to  like  popular  music 
through  the  theatres  playing  it,  and  if  they 
don't  play  it,  it  remains  to  be  seen  whether 
many  selections  written  by  prominent  writers 
who  are  members  of  the  American  Society  of 


Authors,  Composers  and  Publishers  will  be 
in  as  great  demand  as  formerly — and  if  not, 
their  selections  are  certain  to  be  in  less  demand 
at  the  talking  machine  stores. 

Dealers  in  Detroit  have  no  fault  to  find  with 
record  business  and  shipments.  The  demand  is 
very  brisk,  while  shipments  are  much  better 
than  machines. 

Detroit  dealers  are  getting  more  for  their  ma- 
chines, having  added  the  tax.  So  far  they  re- 
port it  is  making  no  difference  in  their  sales. 

The  Sonora  phonograph  is  now  being  made 
a  strong  feature  attraction  at  the  J.  L.  Hudson 
store,  which  gives  them  two  machines  to  push — 
the  Victor  and  Sonora. 

Williams,  Davis,  Brooks  &  Hinchman  Sons 
Co.,  Michigan  jobbers  for  Pathephones  and 
Pathe  records,  have  fitted  up  space  in  their  new 
adjoining  building  for  the  display  of  these  lines, 
in  addition  to  stockrooms  and  further  demon- 


strations upstairs.  They  continue  to  add  new 
accounts  which  are  the  kind  that  will  "stick." 
Every  application  for  a  license  is  being  thor- 
oughly investigated  before  granted.  All  over 
the  State  are  able  representatives,  and  they  in- 
clude druggists,  furniture  dealers  and  business 
men  who  have  already  been  successful  and  es- 
tablished themselves  in  their  respective  com- 
munities. Good  business  is  reported  and  orders 
for  holiday  trade  are  far  ahead  of  expectations. 

Grinnell  Bros,  are  continuing  their  special 
Thursday  recitals  in  the  basement  recital  hall, 
and  the  crowds  are  getting  larger  each  time. 
In  fact,  as  many  as  a  thousand  people  have  heard 
some  of  them  and  many  others  turned  away. 


IN  CHARGE  OF  TALKER  DEPARTMENT 

C.  D.  Grubbs,  for  some  time  connected  with 
the  J.  W.  Carter  Music  Co.,  Houston,  Tex.,  has 
joined  that  company  as  director  and  stockholder, 
and  will  have  charge  of  the  Victor  department. 


Some  people  boast  that  they  pay  as  they  go, 
but  it  seems  mighty  hard  to  get  them  started. 


^ArTxJpWe  New  * 

 b   Model  R 


ET  AIL 


offer  our 
new  model 


dealers  a 
that  will 
undoubtedly  be  one  of  the 
biggest  sellers  in  the  talking 
machine  industry. 


It  is  the  best  value  ever  pre- 
sented, and  every  progressive 
dealer  can  use  it  as  a  "leader." 


MODEL  IX 
Height  44  inches 

Width  18  inches 

Depth  20  inches 


We  list 
features. 


belo 


w  some 


of  its 


1.  Large,  beautiful  cabinet  that  will  orna- 
ment any  home.  Finished  in  Mahogany, 
Fumed  or  Golden  Oak. 

2.  Plays  all  makes  of  records  perfectly, 
without  the  use  of  extra  attachments. 
Adjustment  of  the  Sound  Box  all  that  is 
necessary. 

3.  Motor  contains  2  springs  and  is  capable 
of  running  3  10-inch  records  with  one 
winding.  Powerful  and  absolutely  silent 
in  winding  and  running. 

4.  Tone  is  rich,  clear  and  full.  Equal  to 
phonographs  far  above  its  price. 

5.  RECORD  COMPARTMENT,  contains 
three  shelves,  with  ample  space  to  ac- 
commodate record  albums. 


6.  TONE  MODIFIER,  is  constructed  along 
scientific  principles,  and  tone  may  be 
regulated  as  desired,  without  injuring 
tone  quality.  Is  located  conveniently  on 
right  side  of  cabinet. 

7.  Equipped  with  wooden  horn,  automatic 
lid  support,  continuous  hinge,  and  four 
needle  cups. 

8.  ACCESSIBILITY  to  MECHANISM. 
It  is  only  necessary  to  remove  four 
screws  to  get  at  motor. 

9.  THREE- YEAR  GUARANTEE  on  metal 
parts  against  defective  material  and 
workmanship.    Springs  excepted. 


This  is  only  one  of  our  popular  models.  Write 
today  for  catalog,  free  trial  offer  and  proposition. 

U\q Artoghone  Company 


1113  Olive  Street 


ST.  LOUIS,  MO. 
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Investigate  Our  Dealers'  Proposition  on 

Imperial  Talking 
Machines  and  Records 

The  Imperial  Talking  Machine  is  absolutely  the  biggest  value  in 
a  musical  instrument  ever  offered  to  the  music  -  loving  public  and 
produced  under  the  most  exacting  and  scientific  methods.  Every  part 
made  in  our  own  factory  under  the  constant  supervision  of  mechanical 
and  musical  experts. 

The  Imperial  Records,  recorded  under  the  personal  supervision  of 
an  expert  musican  and  made  in  our  own  factory,  are  without  question 
the  most  accurate,  scientific  and  complete  product  of  sound  vibration 
on  the  market.  New  records  released  every  month.  See  list  of 
December  records  on  Page  No.  145. 

We  want  reliable  and  wide-awake  dealers  to  write  for  our  exclusive 
territory  offer  and  our  liberal  discounts. 


IMPERIAL  TALKING  MACHINE  CO. 


Main  Office  and  Factory : 
No.  9  Vandever  Avenue.Wilmington,  Del. 


Imperial  Model  No.  1 

Selling  Price,  $25.00 


Imperial  Model  No.  2 

Selling  Price,  $35.00 


Recording  Laboratory  and  Showrooms:  35  West  31st  Street,  New  York  City 
Pacific  Coast  Distributors:  The  Stern  Talking  Machine  Corporation,  1085  Market  Street,  San  Francisco,  Cal. 


Imperial  Model  No.  3 

Selling  Price,  $70.00 


Imperial  Model  No.  4 

Selling  Price,  $90.00 


Imperial  Model  No.  5 

Selling  Price,  $135.00 


Imperial  Model  No.  6 

Selling  Price,  $190.00 


There  either  is  now 
or  soon  will  be  a 
dealer  in  your  town 
who  is  progressive 
enough  to  see  the 
advantages  of  sell- 
ing the  Imperial 
Talking  Machines 
and  Imperial  Rec- 
ords. 

Why  not  send  for 
further  informa- 
tion today? 
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INVISIBLE  HINGES 

Preserve  Beauty 

In  many  beautifully  designed,  finely  finished  Talking  Machines,  Pianos,  Music  Cabinets,  Piano  Players,  and 
Benches,  the  elimination  of  the  unsightly  protruding  Hinge  is  essential  to  preserve  the  beauty  of  the  design. 


Design  and  Construction 

The  fine  cabinet  work  which  is  required  in  many  instances  to  preserve  the  disguise  of  the  instrument 
requires  that  the  hinges  be  as  inconspicuous  as  possible.    SOSS  Hinges  are  Invisible. 

Write  for  catalogue  "T" 

SOSS  MANUFACTURING  COMPANY 

BROOKLYN,  N.  Y. 

Branch  Of  fires      J  SAN  FRANCISCO  164  Hansford  Bldg. 

urancn  urnces      -j  DETROIT— 922  David  Whitney  Bldg. 
Canadian  Representatives — J.  E.  Beauchamp  &  Co.,  Montreal,  Can. 


435  ATLANTIC  AVENUE 

LOS  ANGELES,  224  Central  Bldg.j- 


PROGRESS  OF  THE  READY=FILE  CO. 

Introducing  Their  Latest  Invention,  the  Ready 
Needle  Pointer — President  Wilking  Tells  of 
the  Increasing  Popularity  of  the  Ready-File 


Indianapolis,  Ind.,  November  S. — The  talking 
machine  accessory  business  seems  to  be  look- 
ing up  over  the  country,  according  to  the  Ready- 
File  Co.,  although  shortage  of  raw  material  has 
had  a  tendency  to  slow  up  orders  slightly. 
Probably  the  most  interest  shown  by  the  trade 
is  in  a  new  fibre  needle  pointer,  which  will 
have  an  introduction  this  month. 

The  Ready  Needle  Pointer,  for  which  patents 
are  pending,  is  the  invention  of  Frank  O.  Wilk- 
ing, president  of  the  Ready-File  Co.,  who  re- 


The  Ready  Needle  Pointer 

marked:  "The  salient  difference  in  the  new  ma- 
chine from  most  others  is  in  the  knife,  which  is 
circular  and  self-sharpening.  This  knife  does 
not  clip  needles,  in  repointing,  but  shaves  them. 
The  selling  slogan  of  the  pointer — It  Shaves — 
aptly  describes  its  function.  Other  needle 
pointers  clip  off  an  angular  cut.    The  Ready 


Needle  Pointer  shaves  off  a  film  less  than  one- 
thousandth  of  an  inch  thick,  thus  the  life  of 
the  needles  repointed  with  this  machine  is  in- 
creased. The  pointer  is  simple,  and  without  in- 
tricate wearing  parts,  so  it  will  last  a  lifetime." 

Mr.  Wilking,  who  has  worked  on  the  pointer 
for  a  year  or  more,  says  that  mechanical  engi- 
neers, distributors  and  others  who  have  ex- 
amined the  pointer  praise  it  highly.  Mr.  Wilk- 
ing will  shortly  leave  for  a  trip  East  to  show 
the  pointer  to  members  of  the  trade. 

"While  we  are  going  to  push  the  needle 
pointer,"  said  Mr.  Wilking,  "we  are  not  going 
to  neglect  Ready-File.  Stanley  Garrison,  our 
advertising  manager,  is  now  at  work  on  a  series 
of  dealer  helps  for  Ready-File  as  well  as  for 
the  needle  pointer.  It  is  the  policy  of  our 
company  to  look  after  the  dealer.  We  want 
to  do  all  we  can  to  help  him  keep  his  stock 
moving — not  only  Ready-File,  but  his  other  ac- 
cessories. Our  new  advertising  campaign  will 
be  just  as  personal  as  we  can  make  it,  and  if 
dealers  will  follow  our  lead  we  will  help  them 
put  more  profits  in  their  cash  drawer. 

"I  have  found  this — if  retailers  would  give 
more  and  better  display  to  their  goods,  of  what- 
ever character,  they  would  make  more  money 
and  be  more  successful.  It  is  strange  that 
dealer  are  often  so  apathetic  to  the  suggestions 
and  helps  made  by  manufacturers,  especially 
when  their  problems  are  studied  first  hand  and 
recommendations  made  on  the  ground." 

The  Ready-File  Co.  has  prepared  for  a  big 


«TH.E  INSTRUMENT  ©F  QUALITY 


:LEAm   AS  fa  BELL 


Progressive  Dealers 

in  Pennsylvania,  Maryland,  including  Baltimore  City, desiring  to  handle 
a  Phonograph  of  Quality  that  will  sell  and  satisfy 
should  lose  no  time  in  securing  territory  for 
handling 

SONORA 

The  Highest  Class  Talking  Machine  in  the  World 

FROM 

THE  PIERSOL  CARPET  COMPANY 

LANCASTER,  PENNA. 

Wholesale  SONORA  Distributors  Since  1914 


THE  "ELITE" 


holiday  trade,  and  according  to  salesmen  there 
is  every  indication  that  this  season  will  be  the 
best  in  years,  despite  the  war.  The  only  fly 
in  the  ointment  is  the  shortage  of  raw  material 
and  the  freight  congestions,  but  Ready-File  has 
not  been  much  hurt  in  these  respects,  at  least 
at  this  time. 


INCREASED  POSTAL  RATES  IN  EFFECT 

Letters  Require  Three  Cents  Postage  and  Post- 
Cards  Two  Cents 


Members  of  the  talking  machine  trade  should 
remember  that  the  increase  in  postal  rates  pro- 
vided for  under  the  War  Revenue  Act  became 
effective  on  Friday,  November  2,  after  which 
time  the  rate  on  letters,  except  drop  letters, 
became  3  cents  for  each  ounce,  instead  of  2 
cents  as  formerly.  Drop  letter  postage  will  be 
2  cents.  Souvenir  postal  cards  will  require  a 
2-cent  stamp.  The  present  Government  postal 
card  bearing  a  1-cent  stamp  must  have  a  1-cent 
stamp  added. 

All  letters  which  do  not  bear  the  3-cent  stamp 
will  be  returned  to  the  writer  for  an  additional 
cent  in  case  the  sender's  name  is  known.  If 
the  sender's  name  is  unknown  the  letter  will  be 
dispatched  to  its  destination  and  the  addressee 
must  pay  the  deficient  postage. 

Letters  for  delivery  in  the  following  foreign 
countries  are  subject  to  the  rate  of  3  cents 
an  ounce  instead  of  2  cents:  Bahamas,  includ- 
ing Fortune  Island  and  Inagua;  Canada,  Cuba, 
Barbados,  British  Guiana,  British  Honduras, 
Dominican  Republic,  Dutch  West  Indies,  includ- 
ing Aruba-Bonaire,  Curacoa,  Saba,  St.  Eustatius, 
and  the  Dutch  part  of  St.  Martin;  England.  Ire- 
land, Scotland,  Wales,  Leeward  Islands,  Mex- 
ico, Newfoundland,  New  Zealand,  Panama  and 
Shanghai  City,  China. 

The  postage  rate  on  letters  for  foreign  coun- 
tries other  than  those  named  above  remains  as 
at  present,  5  cents  for  the  first  ounce  or  frac- 
tion thereof,  and  3  cents  for  each  additional 
ounce  or  fraction  thereof. 

Postal  cards  and  post  cards,  private  mailing 
cards,  for  all  foreign  countries  are  now  subject 
to  2-cent  postage  unless  they  fulfil  the  condi- 
tions for  prints,  in  which  case  they  will  be  mail- 
able for  1  cent  each.  Cards  which  bear  no 
more  writing  or  typewriting  than  is  authorized 
upon  printed  matter  will  be  subject  to  the  1-cent 
rate  as  prints. 

The  mailing  of  monthly  bulletins  of  new  rec- 
ords by  third-class  mail  or  by  permit  is  not 
affected  by  this  increase  in  rate. 

Talking  machine  merchants  should  pay  par- 
ticular attention  to  the  proper  stamping  of 
their  mail  under  the  new  law  in  order  to  avoid 
as  much  as  possible  the  burdening  of  the  re- 
cipient with  the  payment  of  the  shortage  at  the 
other  end.  In  the  case  of  purchasers  and  pros- 
pects particularly,  care  should  be  taken  that 
they  should  not  be  put  to  any  annoyance  in 
the  matter.  There  is  bound  to  be  more  or  less 
confusion  for  a  time  at  least,  and  therefore 
special  attention  is  demanded. 
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.  hear  the  machine,  and  you'll  agree 
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HOFFAY  TALKING  MACHINE  CO.,  Inc. 

3  West  39tll  Street  New  York  City 


SOLDIERS  ENJOY  EDISON  ARMY  AND  NAVY  PHONOGRAPH 


ENLARGE  FACTORY  FACILITIES 

New  York  Album  &  Card  Co.  Leases  Another 
Floor  of  Building  at  23-25  Lispenard  Street, 
New  York  to  Meet  Business  Demands 


Philip  A.  Ravis,  vice-president  of  the  New 
York  Album  &  Card  Co.,  New  York,  announced 
this  week  that  the  company  had  leased  for  a 
term  of  years  another  floor  of  the  building  at 
23-25  Lispenard  street,  New  York.  This  addi- 
tional space  gives  the  company  two  entire  floors 
at  this  address. 

In  a  chat  with  The  World  Mr.  Ravis  stated 
that  additional  factory  facilities  were  found  im- 
perative in  order  to  keep  pace  with  the  fast- 
increasing  demand  for  the  company's  products, 
which  include  a  complete  line  of  record  albums, 
with  the  popular  Nyacco  metal  back  album  as  a 
leader.  The  latter  album  has  been  a  phenomenal 
success,  and  at  the  present  time  is  handled  by 
talking  machine  dealers  from  coast  to  coast. 
The  company  has  recently  installed  a  delivery 
envelope  department,  and  in  order  to  render 


Philip  A.  Ravis 

maximum  service  with  minimum  overhead  has 
also  installed  a  printing  department  on  the 
premises.  Present  plans  call  for  the  introduc- 
tion of  a  new  type  of  album  after  the  first  of 
the  year,  which  Mr.  Ravis  states  will  be  radically 
different  from  any  album  heretofore  produced 
and  which  will  embody  many  distinctive  merits. 

Philip  A.  Ravis  has  been  vice-president  of  the 
New  York  Album  &  Card  Co.  for  the  past  three 
years,  and  during  this  time  has  visited  the  deal- 
ers throughout  the  country.  Prior  to  enter- 
ing the  talking  machine  field  he  was  traveling 
representative  for  a  prominent  musical  mer- 
chandise house,  and  his  many  years'  co-oper- 
ation with  musical  dealers  has  been  an  impor- 
tant factor  in  the  success  of  the  New  York 
Album  &  Card  Co.  Capable  and  progressive, 
Mr.  Ravis  is  a  firm  believer  in  the  value  of  ren- 
dering practical  assistance  to  the  dealers  mer- 
chandising his  company's  products. 


AN  EXCELLENT  MONTH  FOR  STEINERT 

Increased  Volume  of  Business  Attracted  to  Re- 
modeled Warerooms  During  October 


Boston,  Mass.,  November  5. — October  proved  an 
excellent  month  for  M.  Steinert  &  Sons  Co., 
whose  display  of  the  latest  line  of  Victor  goods 
was  among  the  most  attractive  in  the  city.  The 
increased  business  is  due  in  no  small  degree  to 
the  finely  appointed  warerooms  which  have  been 
visited  by  a  great  many  people  since  they  were 
opened  the  latter  part  of  September.  The  mag- 
nificent show  window,  too,  is  an  important  fea- 
ture in  the  growth  of  the  company's  Victor  busi- 
ness. 


The  illustration  herewith  shows  the  Belle- 
fontaine  Supply  Co.  of  the  First  Ohio  Field 
Artillery,  134th  Regiment,  about  to  start  for 


utes  before  the  picture  was  taken  they  grinned 
broadly  as  the  famous  "war  phonograph" 
played  "It's  a  Long  Way  to  Berlin,  But  We'll 


Members  of  Ohio  Regiment  Listening  to  Their  Edison  Phonograph 

Camp  Sheridan  with  their  Edison  Army  and  Get  There."  Even  the  two  mascots  show  their 
Navy  Model  phonograph.  As  all  of  them  had  enjoyment  of  the  Edison  phonograph  as  it  plays 
been  fully  supplied  with  uniforms  a  few  min-      this  familiar  war  song. 


FAVOR  FEDERAL  PRICE  CONTROL 


Chamber  of  Commerce  of  the  United  States 
Reports  974  Votes  for,  and  114  Votes  Against 
Suggested  Extension  of  the  Practice 


Washington,  D.  C,  November  6. — The  Cham- 
ber of  Commerce  of  the  United  States  has  just 
announced  that  members  of  the  body  have  ex- 
pressed themselves  strongly  in  favor  of  addi- 
tional legislation  for  price  control  by  the  Gov- 
ernment during  the  war.  The  votes  on  the  re- 
cent referendum  on  fuller  price  control  sent 
out  by  the  Chamber  have  been  tabulated,  show- 
ing 974  votes  in  favor  of  the  plan,  against  114 
votes  opposed  to  it. 

On  the  question  of  whether  there  should  be 
additional  price  controlling  authority  during 
the  war  the  favorable  vote  was  974,  114  votes 


being  cast  in  the  negative. 

The  organization  voted  978  to  116  that  au- 
thority to  control  prices  should  be  extended  to 
all  articles  of  importance  in  basic  industries  and 
which  are  necessaries  of  every-day  life,  and 
also  that  price  control  should  extend  to  the 
prices  the  public  has  to  pay  as  well  as  the  prices 
the  Government  pays.  The  proposal  that  price 
control  authority  should  be  vested  in  a  small 
board  appointed  by  President  Wilson  was  sup- 
ported, and  in  this  connection  it  was  suggested 
that  an  agency  working  with  such  a  board 
should  have  power  to  distribute  available  sup- 
plies where  they  most  benefit 'the  public — an 
excellent  idea. 

Another  suggestion  that  found  favor  was 
that  each  leading  industry  should  have  a  repre- 
sentative to  advise  with  price  control  and  dis- 
tribution agencies. 
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Chicago,  III.,  November  10. — There  is  little 
to  add  to  previous  reports  of  Chicago  and  West- 
tern  conditions.  Wholesalers  are  very  busy 
and  local  retailers  are  getting  so.  Evidently  it 
is  going  to  be  just  a  good  normal  holiday  trade. 
On  the  other  lines  it  would  be  much  larger  were 
it  not  for  the  shortage  of  goods. 

Joins  Salter  Co. 

Albert  Mortensen,  who  for  the  past  sixteen 
years  has  been  connected  with  the  Chicago  office 
of  the  Columbia  Co.,  resigned  last  month  to 
accept  the  position  of  assistant  manager  of  the 
Salter  Mfg.  Co.,  manufacturers  of  record  cabi- 
nets, and  of  which  his  brother,  John  F.  Morten- 
sen,  is  the  president  and  chief  executive.  Mr. 
Mortensen  is,  of  course,  abundantly  qualified 
for  the  important  position  he  assumes,  as  he 
has  been  connected  with  the  talking  machine 
business  practically  since  its  inception,  so  far 
as  its  larger  marketing  activities  are  concerned. 
He  will,  because  of  this  experience,  be  able  at 
once  to  relieve  his  brother  of  many  of  the  im- 
portant details  involved  in  conducting  the  large 
business  in  the  building  up  of  which  the  latter 
has  been  the  dominating  factor. 

Big  Demand  for  War  Song  Records 

H.  A.  Yerkes,  district  manager  for  the  Co- 
lumbia Graphophone  Co.,  returned  on  Tuesday 
of  this  week  from  a  trip  to  Texas,  New  Or- 
leans and  St.  Louis  after  having  been  gone  for 
about  two  weeks.  "I  was  merely  looking  over 
the  ground  while  on  this  trip,"  said  Mr.  Yerkes, 
"and  sizing  conditions  up  in  general,  and  I  find 
that  business  has  not  only  increased  in  certain 
places  I  visited,  but  from  talks  I  had  with  the 
various  dealers  the  consensus  of  opinion  seems 
to  be  that  this  increase  has  not  confined  itself 
to  any  particular  locality,  but  is  general.  In 
the  district  surrounding  the  cantonments  the 
demand  has  been  heavy  for  war  song  records, 
particularly  those  of  the  lighter  vein,  as  the 
boys  with  the  new  army  stationed  at  these 
camps  have  taken  to  talking  machines  and  rec- 
ords in  a  manner  that  is  surprising,  to  say  the 
least." 

Six  Best  Sellers 

The  six  best  Edison  sellers  the  past  month 
included:  "New  Colonial  March"  and  "American 
Eagle  March";  "Canary  Cottage"  and  "Daly's 
Reel";  "Largo  al  Factotum"-"Barber  of  Se- 
ville"; "Good-bye  Broadway,  Hello  France"  and 


"Over  There";  "Joan  of  Arc,  They  Are  Calling 
You"  and  "Send  Me  Away  With  a  Smile"  and 
"Quartet  from  'Rigoletto.' " 

The  Emerson  six  best  were:  "I'm  All  Bound 
'Round  With  the  Mason-Dixon  Line"  and 
"Honey  Boy";  "Some  Day  Somebody's  Gonna 
Get  You";  "We're  Going  Over"  and  "Lights 
Out";  "I  May  Be  Gone  for  a  Long,  Long  Time" 
and  "My  Little  Rambling  Rose";  "Over  There 
Medley"  and  "Spooky  Spooks"  and  "Ching 
Chong"  and  "A  Tear,  a  Kiss,  a  Smile." 

The  six  best  in  the  Victor  library  the  past 
thirty  days  included:  "Little  Alabama  Coon," 
sung  by  Mabel  Garrison;  "Etude  in  G  Flat 
Major,"  played  by  Paderewski;  "Reconciliation 
Polka"  and  "Spanish  Dance  in  G  Minor";  "For 
You  a  Rose"  and  "Mondaine  Waltz";  "Laddie 
Boy"  and  "Over  There"  and  "Gems  from  'Zieg- 
feld  Follies,  1917,'"  and  "Gems  from  'Oh  Boy."' 

The  Pathe  best  sellers  were  "Manon"  (Mas- 
senet), sung  by  Lucien  Muratore;  "Andrea 
Chenier,"  sung  by  Rosa  Raisa;  'From  Me  to 
Mandy  Lee"  and  "The  Ragtime  Volunteers  Are 
Off  to  War";  "Joan  of  Arc"  and  "For  the  Free- 
dom of  the  World";  "That's  It"  and  "Levee 
Land";  "Hawaiian  Hula  Medley"  and  "Hilena 
Waltz." 

The  six  most  popular  for  the  month  in  the 
Columbia  library  are:  "Tramp,  Tramp,  Tramp, 
the  Boys  Are  Marching,"  and  on  the  reverse 
side,  "The  Battle  Cry  of  Freedom."  "Along 
the  Way  to  Waikiki"  and  "Aloho  Land."  "For 
the  Freedom  of  the  World,"  and  on  reversed 
side  "Everybody  Is  Jazzing  It."  "Old  Timers 
Waltz"  and  "Smiles  Then  Kisses."  "Ching 
Chong,"  and  on  other  side  "Hello  My  Dearie." 
"Hawaiian  Blues,"  and  reversed  side  "Glorious" 
(Souse  song). 

Facilities  for  Emerson  Business 

E.  W.  Clement,  Chicago  manager  of  the 
Emerson  Phonograph  Co.,  says  that  their  deal- 
ers in  the  Middle  West  territory  appreciate  the 
fact  that  the  Chicago  headquarters  now  carry 
such  a  large  amount  of  stock  and  are  able  to 
give  their  orders  immediate  attention.  Since 
the  inauguration  of  their  ample  stockroom,  as 
announced  in  the  columns  of  The  World  last 
month,  they  have  been  having  a  "Merry  old 
time"  working  overtime  on  an  average  of  three 
nights  a  week  in  order  to  keep  up  with  ship- 
ments.   The  "Bull's  Eye"  display  card  for  use 


on  counters  as  well  as  the  new  window  rack  for 
featuring  the  Emerson  records  in  conjunction 
with  the  current  month's  hanger  are  in  great 
demand  and  are  being  sent  out  to  all  dealers 
upon  request. 

Talks  on  Western  Trade 

G.  C.  Fricke,  of  the  Lakeside  Supply  Co., 
Chicago,  returned  recently  from  a  trip  to  the 
Pacific  Coast.  "Although  it  is  true  that  hither- 
to the  Far  Western  trade  has  devoted  itself  al- 
most exclusively  to  the  standard  lines  of  talking 
machines,  the  newer  products  are  slowly  but 
surely  gaining  a  foothold,"  said  Mr.  Fricke.  "I 
found  quite  a  number  of  concerns  preparing 
to  assemble  machines  and  a  few  instances  of 
concerns  who  are  producing  the  completed 
product,  cabinets  and  all.  As  you  know,  we  are 
prepared  to  furnish  absolutely  everything  en- 
tering into  the  construction  of  a  talking  ma- 
chine with  the  exception  of  the  cabinets,  and 
I  did  quite  a  nice  business  on  this  trip  and  es- 
tablished connections  which,  I  believe,  will  ulti- 
mately assume  important  dimensions." 

To  Extend  Lines 
The  Royal  Phonograph  Co.,  who  have  a  com- 
pletely equipped  plant  at  Geneva,  111.,  are  now 
running  at  the  rate  of  twenty-five  machines  a 
day.  They  have  been  confining  themselves  to 
one  model,  a  popular-priced  machine,  on  which 
they  have  made  a  very  favorable  entrance  in 
the  trade.  C.  Edwin  Osborne,  vice-president 
and  general  manager  of  the  company,  with 
offices  at  1332  McCormack  Building,  Chicago,  an- 
nounces that  after  the  first  of  the  year  they  will 
be  ready  for  the  trade  with  an  extended  line 
with  at  least  two  higher  priced  models. 
Pushing  Huber  Cabinet  Sales 

H.  C.  Chave,  general  representative  for  the 
Huber  cabinets,  with  Chicago  warerooms  at 
108  North  Dearborn  street,  reports  a  steadily 
growing  demand  for  the  Huber  cabinet.  This 
is  an  artistically  designed  cabinet  made  in  two 
leading  styles,  designed  to  enclose  portable  ma- 
chines of  standard  makes.  They  enable  the 
dealer  to  present  to  his  trade  very  attractive 
popular-priced  outfits. 

Heineman  Chicago  Stock 
S.  A.  Ribolla,  sales  manager  of  the  Central 
West  division  of  the  Otto  Heineman  Phono- 
graph Supply  Co.,  announces  that  at  their  Chi- 
{Continucd  on  page  82) 
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FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  79) 


cago  headquarters  they  have  an  abundant  sup- 
ply of  stock  on  hand  and  are  now  in  position 
to  supply  their  patrons  with  any  of  their  prod- 
ucts and  render  better  and  quicker  service  than 
was  possible  heretofore.  In  the  past,  it  was 
necessary  to  send  direct  to  the  factory  at  Elyria 
for  supplies  and,  naturally,  it  took  a  longer 
period  of  time  to  deliver  an  order.  At  present, 
however,  the  large  amount  of  stock  on  hand  in 
the  spacious  storerooms  recently  added  to  their 
Chicago  headquarters  enables  them  to  waste  no 
time  in  filling  orders  which  can  now  be  taken 
care  of  and  shipped  promptly.  Another  new 
feature  is  the  repair  department  recently  in- 
stalled. This  department  is  manned  by  a  force 
of  skilful  mechanics  and  all  repair  work  in  the 
division  under  the  supervision  of  Mr.  Ribolla 
will  be,  in  the  future,  handled  by  this  depart- 
ment. 

Salter  Specials 

The  Salter  Mfg.  Co.  are  having  an  excep- 
tional demand  from  dealers  in  the  preparation 
for  holiday  trade  for  the  various  types  of  cabi- 
nets made  to  harmonize  with  "table"  models 
of  the  standard  machines.  Two  of  the  leading 
types  are  shown  in  their  advertisement  else- 
where in  this  issue.  They  are  also  having  a 
large  demand  for  an  enclosed  filing  rack  for  the 
Edison  $100  disc  phonograph  and  of  a  felt- 
lined  compartment  outfit  for  insertion  in  the 
$150  model. 

A  Holiday  Special 

The  Republic  Phonograph  Co.  has  issued  a 
very  attractive  circular  announcing  a  holiday 
special  in  their  Peerless  machine  Model  95.  For 
a  quick  selling  model,  satisfying  the  demands  of 
those  who  want  a  neat  appearing  cabinet  ma- 
chine for  comparatively  little  money,  this  type 
ought  to  be  quite  a  favorite. 

Suggestive  Advertising 

Lyon  &  Healy  are  doing  some  remarkable  ad- 
vertising in  the  dailies.  The  accompanying  cut 
is  a  reproduction  of  an  advertisement  appear- 
ing this  week.  It  tells  the  story  so  completely 
that  no  comment  is  necessary.     It  hitches  up 


with  the  widespread  interest  in  the  boys  in  the 
camp  and  at  the  front.  It  is  both  specific  pub- 
licity and  good  general  publiciy.  The  family 
who  buys  one  of  these  low-priced  machines  for  a 


ICTBOLrV 


ARMY 


The  most  acceptable  Gift! 
Let  us  send  one  for  you  today  to 
your  Soldier  qr  Sailor  Boy. 

Outfit  No.  1  includes-  Victrola,  style  4,  $2U— and- 
waterproof  carrying  or  checking  case  (weight.  12 
lbs."),  $10.  Pay  now  only  $5,  then  in  30  days  start 
paying  at  the  rate  of  $5  a  montll. 

Expr...  Preruld  lo  An,  C*ntonn>™i  or  Tr.ir.ing  C«mp  in  Am.ric 

Everything  Known  in  Music 

LYON  &  HEALY 


Seasonable  Lyon  &  Healy  Ad 

gift  for  the  son  who  is  doing  his  bit  is  very 
likely  to  be  interested  in  a  cabinet  type  for  their 
own  home. 

At  the  Edison  Shop 

The  Edison  Shop  celebrated  Edison  Week 
with  a  special  program  that  was  highly  interest- 
ing and  entertaining.  Miss  Lucy  J.  Hartman, 
contralto,  sang  with  the  re-creations  of  the 
voices  of  various  Edison  artists,  and  Miss  Cath- 
erine Norfleet,  violinist,  played  various  selec- 
tions accompanied  by  an  Edison  disc.  The  ren- 
ditions by  Miss  Hartman  and  Miss  Norfleet  did 
not  comprise  a  tone  test,  but  were  merely  a 
demonstration  of  the  fact  that  a  singer  or  an 
instrumentalist  can  render  a  duet  part  with  a 


re-creation  and  still  retain  perfect  harmony, 
at  the  same  time  presenting  the  illusion  of  two 
living  people  performing. 

Miss  Florence  Ferrell  and  Miss  Helen  Jef- 
frey, violinists,  who  have  done  testing  in  this 
zone,  just  happened  to  drop  in  at  the  Edison 
Shop  on  Thursday  and  by  request  were  heard 
in  conjunction  with  their  own  records. 

Miss  Catherine  Norfleet,  orz  of  the  artists, 
who  was  heard  at  the  Edison  Shop  recitals  dur- 
ing Edison  Week,  tells  an  interesting  little  story 
concerning  the  advent  of  her  brother  into  the 
entertainment  field.  After  Miss  Norfleet  started 
on  her  career  as  an  entertainer  and  had  built 
up  quite  a  reputation  for  herself  as  a  violinist, 
she  returned  to  her  home  in  Oklahoma  for  a 
brief  visit.  During  her  absence  her  brother  had 
taken  lessons  on  the  cello,  but  was  unable  to 
secure  an  instructor  who  could  coach  him  be- 
yond the  usual  primary  lessons.  The  idea  of 
accompanyment  by  means  of  a  talking  machine 
suggested  itself  to  her,  and  after  arriving  in 
Chicago  she  had  a  machine  shipped  to  him 
along  with  several  records  containing  cello  se- 
lections. Immediately  upon  receipt  of  his 
present,  her  brother  began  to  practice,  accom- 
panied by  the  selections,  and  soon  got  to  a  point 
where  he  was  able  to  give  a  good  account  of 
himself.  He  is  appearing  in  local  entertain- 
ments throughout  Oklahoma. 

New  Tone  Arm  and  Sound  Box 

The  Combination  Attachment  Co.,  this  city, 
has  just  completed  arrangements  to  place  on 
the  market  a  new  tone  arm  and  sound  box. 
Both  are  constructed  scientifically  and  it  has 
been  the  aim  of  the  inventor  to  make  such  im- 
provements as  to  secure  an  unquestionable  su- 
perior tone  quality,  with  the  greatest  volume 
possible  to  produce  from  any  record  now  manu- 
factured. The  tone  arm  can  be  made  to  fit  any 
machine.  However,  the  standard  length  of  the 
samples  ready  for  delivery  is  eight  and  one-half 
inches  between  centers.  Base  opening  fifteen- 
sixteenths  of  an  inch;  flange,  three  inches. 

The  main  sound  tube  passage  is  made  of  brass 


Position  for  Changing  needle 

Front  Uieu? 


Position  for  Plauing 
Uictor,  Columbia  and  All  Other 
Lateral  Cut  Records 


Position  for  Plauing 
Edison,  Pathe  and  All  Other 
Dertical  Cut  Records 

Hole  that  Tleedle  is  at  the  Same  Point 


Superior  Qbnearm  and  Universal  Reproducer 

manufactured  under  the  Scotford  patents 

The  final  Tonearm— the  scientijacallu  correct  design  for  conducting  sound  forward  the  natural 
u>au  of  the  echo— rendering  the  music  in  full  power  and  distinctness— impossible  for  uibrations  to 

interfere  one  with  another,  causing  the  jumbled  confusion  of  tones  as  in  the  meqaphonic  type  of  tonearm.  Its  attractive 
straight  lines  harmonize  with  any  cabinet,  especially  Adam,  Sheraton  and  Qothic  period  styles.  Q|  A  Reproducer  that  plays 
all  records  as  they  should  be  played,  and  realizes  to  the  fullest  the  music  mastery  of  the  phonograph  for  truly  reproducing 
the  many  combinations  of  tones  with  lifelike  richness  and  sparkle,  perfect  in  technique  and  expression.  C]|  Q*one  quality 
supreme^-uolume  in  the  right  degree— with  absolutely  no  blare  or  rattle. — on  any  record  of  any  make. — will  be  prouen 
to  you  by  a  test  of  the  Superior  Tonearm  and  Universal  Reproducer. 

makers  of  Talking  machines  who  are  not  getting  results  theu  anticipated  can  be  put  right  bu  our  experts. 
IPe  gladly  co-operate  u?ifh  users  of  Superior  motors,  Tonearms  and  Reproducers  and  can  furnish  a  design 
for  the  Throat  and  Tone  chamber  of  the  cabinet  that  mill  assure  the  most  perfect  results.  This  service  is  free 


manufacturer      "Barnhart  Brothers  &.  Spincller 


Order  a  Sample  Superior  Tonearm  and  a 
Universal  Reproducer  for  trial,  specifying 
finish  desired  and  statinq  distance  from 
the  center  of  tonearm  base  lo  the  center  of 
turntable  spindle 


(The  Superior  Line  of  Reproducers^onearms  and 
Hlotors  for  Phonographs  Q\  Die  Castings  to  Order 

Ttlonroe  and  Throop  Sts.  Q|  Chicago 


Dealers— 

cThe  Superior  Universal  Reproducer  mill 
help  in  the  sale  of  machines  and  Records, 
Order  sample,  naminq  machine  on  which 
it  is  to  be  played  and  specifying  whether 
nickel  or  gold  finish 


t^lduertisers  take  Tlotice— The  type  used  in  this  J\.d  is  Barnhart's  neu?  Parsons  Series] 
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which  the  company  believes  to  be  the  best  ma- 
terial known  to  carry  sound  waves  without  loss 
of  volume  or  quality.  The*  general  design  is 
made  in  such  a  way  as  to  deflect  the  volume 
into  the  tone  chamber  with  force  and  gives 
a  more  natural  tone  from  all  records.  The  back 
socket  or  swivel  joint  is  especially  constructed 
to  work  free  and  there  is  nothing  to  get  out 
of  order. 

The  universal  headpiece  carrying  the  sound 
reproducer  is  constructed  in  such  a  way  as  to 
make  it  "rattleproof,"  and  for  the  convenience 
of  changing  records  and  needles  the  reproducer 
can  be  turned  in  an  upward  direction,  and  can- 
not fall  down  of  its  own  accord  and  destroy 
records  or  jewel  points. 

The  universal  joint  is  also  constructed  so  that 
when  turning  the  sound  reproducer  in  either 
position  to  play  the  hill  and  dale  or  lateral  cut 
records  it  will  retain  a  perfect  center,  also  the 
position  of  the  sound  reproducer  and  general 
design  of  the  stylus  bar  makes  it  possible  for 
the  sound  waves  produced  by  the  diaphragm  to 
have  a  direct  route  to  the  tone  chamber.  Any 
standard  needle,  fibre,  steel  or  jewel  can  be 
used. 

The  reproducer  is  of  special  design  and  size, 
enabling  it  to  reproduce  all  tones  from  all  rec- 
ords uniformly.  It  has  a  compensating  adjust- 
able stylus  bar  holder.  This  and  other  features 
are  patented.  The  highest  grade  mica  obtain- 
able is  used  for  the  diaphragm,  thus  insuring 
clear,  full  volume.  The  finish  can  be  had  in 
either  rich  satin  gold  finish  or  nickel  plate. 
Wedding  Bells 

Miss  Evelyn  Alger,  a  very  attractive  member 
of  the  Chicago  Talking  Machine  Co.  force,  was 
married  on  October  31  to  James  G.  Partridge, 
of  Denver,  Colo.  The  happy  couple  will  make 
their  home  in  the  Colorado  metropolis. 

Good  October 

F.  A.  Siemon,  manager  of  the  Victrola  depart- 
ment of  Wurlitzer  Co.,  states  that  the  business 
of  the  past  month  compares  favorably  with  that 


of  October  of  last  year.  "The  work  of  remodel- 
ing, which  is  now  practically  finished,  has  ham- 
pered us  somewhat,"  said  Mr.  Siemon,  "never- 
theless October's  business  showed  an  increase 
over  that  of  September." 

Hails  From  Far  Chinee 

Lionel  Jupp,  of  S.  Moutrie  Co.,  Ltd.,  of  Shang- 
hai, Tientsin,  Pekin,  Hongkong,  Singapore, 
Kaualalumpur  and  other  important  points  on  the 
Chinese,  Indian  and  Malay  Coast,  was  a  Chi- 
cago visitor.  Mr.  Jupp  came  from  Tientsin, 
where  he  personally  makes  his  headquarters,  a 
couple  of  months  ago  for  a  six  months'  holiday. 
The  concern  are  Victor  distributors,  and  do  a 
very  large  business  not  only  with  the  European 
residents  in  his  territory,  but  with  the  Chinese 
themselves.  The  Moutrie  Co.  were  instrumen- 
tal in  securing  the  present  fine  Chinese  catalog 
of  the  Victor  Co.,  as  they  worked  in  co-operation 
with  the  Victor  recording  experts  and  gave  them 
many  points  as  to  the  most  salable  character  of 
records  and  where  and  from  whom  to  secure 
the  recordings. 

Opens  New  Victor  Store 

James  I.  Lyons,  who  has  handled  Victor  talk- 
ing machines  in  Chicago  more  than  twenty  years, 
has  disposed  of  his  Victor  stock  to  H.  Schlau, 
who  will  open  an  exclusive  Victor  store  at 
3307-09  Lawrence  avenue,  Albany  Park.  It  will 
be  beautifully  fitted  up  and  will  have  five  dem- 
onstration booths.  The  formal  opening  will 
take  place  in  a  few  days.  The  deal  was  made 
by  the  Chicago  Talking  Machine  Co. 

Mr.  Lyons  will  devote  himself  in  the  future 
to  retailing  Columbia  graphophones  and  Edi- 
son phonographs  at  his  store  on  Lake  street 
and  will  specialize  more  extensively  than  ever 
before  in  jobbing  Edison  Amberolas. 

Wilson  Biz  Rushing 

Joseph  N.  Vasey,  submanager  of  the  phono- 
graph department  of  Thomas  E.  Wilson  &  Co., 
says  that  the  threatened  embargo  has  started 
an  aggressive  competition  among  their  dealers, 
and  they  are  all  trying  to  get  their  goods  in 


so  as  to  be  sure  to  have  them  in  time  for  the 
holiday  trade.  "We  have  written  to  all  of  our 
customers,"  said  Mr.  Vasey,  "and  advised  them 
of  the  danger  of  being  caught  short  by  the  rail- 
roads, and  they  have  responded  to  our  appeal 
almost  to  a  man.  By  the  first  of  the  year  we 
will  have  moved  into  our  new  quarters  on  San- 
gamon and  Superior  streets,  and  we  will  be  in 
better  shape  to  take  care  of  our  customers." 
The  Fulton  Phonograph 

The  Fulton-Alden  Co.,  of  Waukegan,  111., 
are  having  a  really  excellent  success  with  the 
Fulton  phonograph.  A  few  especially  hand- 
some styles  are  announced  in  their  advertise- 
ment in  this  issue.  The  Fulton  machine  is  very 
different  in  several  important  points  from  other 
machines  on  the  market.  The  principal  pat- 
ented features  consist  of  a  steeped  vibrator  form, 
acoustic  chamber  and  tone  arm. 

The  company  also  takes  pride  in  the  fact  that 
they  use  the  very  best  of  materials  in  the  mak- 
ing of  the  machine.  The  company  has  a  well 
equipped  factory  in  Waukegan  and  have  also 
moved  their  retail  store  to  the  new  plant,  where 
besides  piano  warerooms  they  have  several  at- 
tractive booths  for  displaying  the  Fulton  phono- 
graph to  the  best  advantage. 

Market  Cover  Support  and  Brake 

The  Vesta  Sales,  3348  Southport  avenue, 
is  a  new  concern  which  has  secured  the  rights 
to  manufacture  and  sell  the  Vesta  Cover  Sup- 
port for  talking  machines.  The  support  works 
almost  automatically  at  a  mere  touch,  lifting  it 
or  closing  it.  It  stops  at  any  point  desired. 
A  distinctive  point  of  advantage  claimed  by  the 
manufacturers  is  that  no  cover  to  which  the 
Vesta  is  fastened  will  ever  warp.  The  Vesta 
can  be  attached  to  any  cover  support  in  five 
minutes;  therefore,  it  is  admirably  adapted  for 
use  by  dealers  as  well  as  manufacturers  of  talk- 
ing machines. 

The  same  company  manufactures  the  Vesta 
Automatic  Stop.    It  works  on  the  gravity  prin- 
(Continued  on  page  85) 


filson  Phonographs  Are  Unconditionally  Guaranteed. 


Two  Popular 
Wilson  Models 


Model  A-DS 

Retails  at 

$40-oo 

Albums  Extra 


A  New  Power 
In  Phonograph  Selling 


The  greatest  factor  in  selling  today  is  reputation.  The 
name  sells  the  article— when  it  stands  for  something  real  and 
magnetic — when  it  is  an  assurance  of  service  and  satisfaction. 

The  Name  Thos.  E.  Wilson  &  Co. 
On  a  Phonograph  Sells  It 

It  gives  the  instrument  a  distinct  personality.  It  lifts  it  above  the  ordi- 
nary. The  public  knows  that,  this  name  is  in  itself  an  unconditional 
guarantee  of  quality.  They  have  learned  this  through  actual  experience. 
They  will  be  convincingly  told  about  it  in  the  foremost  publications 
of  the  day. 

Link  This  New  Force  to  Your 
Own  Store 

Become  a  Wilson  dealer  NOW,  while  the  Wilson  Phonographs  play  all  makes  of  disc 
field  is  broad.  Grow  with  us.  Territories  records;  have  a  wonderfully  clear,  natural 
are  still  open.  Exclusive  agencies  are  being  tone;  sell  at  reasonable  prices;  allow  a  liberal 
arranged.  Write,  oruse  the  coupon  herewith.      profit;  make  permanent,  satisfied  customers. 


Wilson  Phonographs  Are 
Unconditionally  Guaranteed 


One  Chicago  Retail  Store  Made 
$1,000  Profit  Per  Week 


During  a  six  weeks   period,   Wilson  Phonographs 
netted  better  than  $1,000  per  week  profit. 

ACT  NOW —  if  you  wish  to  make  sure  of 
a  record   breaking    holiday    business  in 
Phonographs. 


Model  B-DS 

Retails  at 

$60-oo 

Albums  Extra 


n 


ThosE.Wilson&Co. 


\_yCHICAG0\_y 


Coupon 

Thos.  E.  Wilson  &  Co., 
Chicago,  111. 
Send  me  your  special  proposi- 
tion  on   Wilson  Phonographs. 
This-request  does  not  obligate  me 
io  any  way. 


Name  , 


City  . 
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World's  Largest 
Music  House 


Fibre  Needles 

€|  Fibre  Needles  may  be  repointed 
and  used  over  seven  or  eight  times. 

C|  Order  today  a  sample  shipment  of 
Fibre  Needles — your  customers  will 
like  them. 

^  Remember  to  sell  with  every  Vic- 
trola  a  L.  &  H.  Fibre  Needle  Cutter. 
It  is  an  economy  agent — and  a  satis- 
faction producer. 

ffl  Look  over  your  Record  Stock.  Is  it 
sufficient  stock  to  carry  you  over  the 
Holidays?  If  not,  place  your  fill-up 
orders  now!  Our  stock  is  complete. 
Send  us  your  orders. 

^  Shortages  in  all  materials  are  bound  to  occur.  Antici- 
pate your  requirements  now. 

^  Buy  all  your  music  goods  from  one  house.  You  will 
save  money  in  freight  charges;  save  time  and  worry  in 
following  shipments ;  you  will  receive  but  one  invoice  and 
bill  of  lading  and  you  have  but  one  shipment  to  follow. 

LYON  &  HEALY 

Victor  Distributors 
CHICAGO 
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CHICAGO  COVER  BALANCE  NO.  2 


Furnishes  the  Pivotal  Argument 

Many  people  insist  on  thinking  that  "a  talking  machine  is  a  talking  machine."  Therefore, 
with  all  your  eloquence  and  demonstration  the  sale  may  go  to  another  and  cheaper  machine 
than  yours. 

But  a  single  good  "  talking  point" — a  feature  that  is  a  real  addition  to  the  machine — may 
turn  the  scales  in  your  favor. 

This  is  just  what  the  Chicago  Cover  Balance  is.  It  makes  the  operation  of  the  machine 
a  j°y — a  light  touch  of  the  hand  raises  the  cover  or  closes  it.  There  is  no  ear  racking 
slamming  or  damage  to  delicate  fingers. 

Mr.  Dealer:  See  that  the  machine  you  buy  is  equipped  with  a  Chicago  Cover  Balance. 
It  means  increased  sales. 


CHICAGO  HINGED  COVER  SUPPORT  AND  BALANCE  CO. 

2242  WEST  69th  STREET,  CHICAGO,  ILL. 


FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  83) 


ciple  and  is  very  simple  and  effective.  It  can 
be  attached  in  a  few  minutes  to  any  phonograph 
by  means  of  a  couple  of  screws. 

Put  Your  Name  On 

The  Meyercord  Co.,  Inc.,  the  great  Decal- 
comania  transfer  house  of  this  city,  report  that 
talking  machine  dealers  are  taking  very  rapidly 
to  the  idea  of  name  plating,  that  is,  putting 
their  name  and  address  on  every  talking  ma- 
chine which  they  handle  and  doing  it  in  the 
same  high-grade  manner  as  the  manufacturers 
themselves  put  their  name  there  by  the  Meyer- 
cord  Decalcomania  transfer  process. 

The  cost  is  small  and  the  dealer  by  this  means 
keeps  his  name  and  address  before  hundreds  of 
progressive  customers.  It  is  also  a  reminder 
to  the  owner  of  the  machine  to  come  back  to 
the  same  store  for  records. 

Pushing  Wall-Kane  Needles 

D.  Tauber,  president  of  the  Progressive  Pho- 
nographic Supply  Co.,  of  New  York,  was  a  re- 
cent visitor.  Mr.  Tauber  had  visited  a  num- 
ber of  large  centers  on  his  way  from  the  East 
and  announced  that  he  had  been  successful  in 
establishing  a  number  of  jobbers  and  secured 
some  very  large  orders.  He  established  several 
good  new  accounts  in  Chicago. 

Landed  Some  Good  Orders 

Frank  T.  Nutze,  vice-president  of  Stephenson, 
Inc.,  of  New  York,  was  in  the  city  recently  and 
landed  some  fine  orders  for  the  Stephenson 
precision  motors. 

Enthusiastic  in  the  Hawkey e  State 

P.  E.  Sheehan,  who  travels  for  the  Empire 
Talking  Machine  Co.  in  Iowa,  recently  visited 
headquarters  here.  He  said  that  he  is  having 
an  excellent  business,  and  that  dealers  of  the 
Hawkeye  State  are  pleased  with  the  Empire. 

J.  D.  Moore,  manager  of  the  Victor  depart- 
ment of  the  Eion  Store,  Toledo,  O.,  was  a  re- 
cent Chicago  visitor. 

Nifty  Record  Booster 

Lyon  &  Healy  are  ready  in  the  market  with 


a  neat  little  record  advertising  device  on  which 
L.  C.  Wiswell,  manager  of  the  talking  machine 
department,  has  been  working  for  some  time. 
It  is  a  revolving  display  stand  for  the  dealers' 
record  counter,  about  fifteen  inches  high,  with 
twelve  frames  seven  inches  wide,  each  of  which 
holds  an  artistically  printed  card  listing  a  dozen 
records  from  the  Victor  catalog.  The  selec- 
tions on  each  card  are  devoted  to  a  special 
class — vocal  solos,  quartets,  opera  records,  pa- 
triotic songs,  children's  songs,  dance,  Hawaiian, 
band,  comic,  humorous,  instrumental  trios,  etc. 
With  a  touch  of  his  finger  the  customer  can  set 
the  frames  revolving  until  he  gets  to  the  classi- 
fication in  which  he  is  especially  interested.  The 
stand  is  of  metal  and  ebony  finish.  At  the  top 
of  each  card  is  an  artistic  illustration,  typical  of 
the  general  subject  of  the  records  listed. 

Hustling  Brunswick  Representative 

C.  A.  Briggs,  a  talking  machine  man  of  long 
and  wide  experience,  is  head  of  the  Brunswick 
distributing  agency  at  1309  Farnham  street, 
Omaha.  Mr.  Briggs  has  Nebraska,  Iowa  and 
South  Dakota  for  his  exclusive  territory,  has  a 
capable  force  of  travelers  at  his  command  and 
is  doing  a  splendid  business  on  the  Brunswick 
phonographs  and  Pathe  records. 

B.  &  H.  Fibre  Co.  Activities 

Owing  to  the  present  industrial  conditions, 
the  B.  &  H.  Fibre  Mfg.  Co.  were  not  able  to 
get  the  new  B.  &  H.  needle  repointer  on  the 
market  as  soon  as  they  expected.  The  ina- 
bility of  the  box  factory  to  deliver  containers 
and  the  dereliction  of  the  printers  in  delivering 
circulars  and  sheets  of  instructions  made  it  im- 
possible for  them  to  start  deliveries  last  month, 
as  expected.  However,  these  difficulties  have 
been  conquered  to  some  extent,  and  the  com- 
pany is  now  ready  to  deliver  the  repointers  in 
limited  quantities. 

The  B.  &  H.  factory  is  rushed  to  its  utmost 
capacity  in  its  efforts  to  fill  orders  for  B.  &  H. 
fibre  needles  for  their  old  customers.     In  be- 


tween they  have  received  more  inquiries  than 
ever  before  in  the  history  of  the  business.  Not 
only  the  shortage  in  the  steel  needle  market, 
but  the  steadily  increasing  recognition  of  the 
merits  of  the  B.  &  H.  fibre  needle,  is  responsible 
for  this  desirable  state  of  affairs. - 

No  Cause  for  Complaint 

J.  B.  Ryde,  assistant  manager  of  Lyon  & 
Healy,  is  of  the  opinion  that,  although  the  re- 
cent draft  and  Liberty  Loan  have  been  the  big 
factors  that  had  the  tendency  to  slow  down 
the  trade,  the  firm  of  Lyon  &  Healy  have 
had  no  cause  for  complaint,  notwithstanding. 
Their  trade,  though  perhaps  not  quite  so  brisk 
as  it  might  have  been  had  not  these  contingen- 
cies occurred,  was  very  satisfactory  and  some- 
what in  excess  of  the  corresponding  month  last 
year.  "In  my  opinion,"  said  Mr.  Ryde,  "the 
out-of-town  dealers  suffered  to  a  greater  ex- 
tent than  did  those  in  Chicago,  owing  to  the 
smaller  population.  In  the  smaller  town  one 
can  see  that  the  draft  would  be  more  keenly 
felt  and  as  there  also  was  not  such  an  extensive 
business  being  carried  on  as  here  in  Chicago 
there  naturally  would  be  less  money  in  circula- 
tion after  the  bond  sales  had  had  been  finished. 
The  effects  of  these  factors  are  gradually 
wearing  off  and  business  in  general,  both  in  and 
out  of  town,  has  taken  a  brisk  turn  and  a  more 
active  trade  is  now  manifest  as  a  result.  By 
the  time  the  holiday  season  reaches  us  we  can 
expect  that  the  trade  will  have  increased  to 
greater  proportions  than  at  a  corresponding 
period  last  year." 

Talking  Machine  Shop  Notes 

C.  L.  Davidson,  manager  of  the  Talking  Ma- 
chine Shop,  was  busy  for  the  past  week  in  try- 
ing to  solve  the  "Mystery  of  the  Lost  Bride." 
Rumor  has  it  that  some  one  of  the  girls  of  his 
sales  force  "Yessed"  some  mother's  son,  but 
just  who  she  is  still  remains  a  mystery.  "But," 
said  Mr.  Davidson,  "she  isn't  the  only  bride  in 
(Continued  on  page  87) 


TRANSFER  NAME-PLATES 

We  make  the  Transfer  Name -Plates  arid  Trade-Marks  for 
the  largest  talking  machine  manufacturers  in  this  country  and 
for  dealers  in  every  state. 

YOUR  NAME,  Mr.  Dealer,  on  every  machine  brings  the  owner 
back  to  you  for  records  and  his  friends  to  you  for  a  machine. 

Samples,  Suggestions  and  Sketches  Furnished  Free 

THE  MEYERCORD  COMPANY,  CHICAGO 


.Largest  Manufacturers  of 


DECALCOMANIA 
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PHONO-GRAND 


A  Combination  of  the 
Highest  Type  Phono- 
graph and  Player-Piano, 
Electrically  Driven 


This  new  and  revolutionary  Seeburg  production  includes  a  phonograph  and  player-piano,  equal  in 
tonal  volume  to  the  standard  size  talking  machine  and  player,  but  so  compactly  constructed  that  the 
case  is  very  little  larger  than  the  regulation  cabinet  phonograph. 

The  player-piano  in  the  Phono-Grand  in  tonal  quality  and  player  efficiency  fully  measures  up  to  the 
Seeburg  standard.  It  plays  all  regular  88-note  rolls,  and  is  especially  effective  in  interpreting  hand- 
played  music,  with  the  exact  tempo,  phrasing  and  dynamic  intensities  as  originally  recorded  by  the 

artist. 

The  phonograph  in  the  Phono-Grand  has  a  wonderful  tone  volume  and  quality — the  sounding  board 
of  the  player-piano  section  being  utilized  to  enlarge  and  improve  the  phonograph  tone.  The  Phono- 
Grand  plays  all  records. 

The  Phono-Grand  is  the  ideal  musical  instrument  for  apartments  and  small  homes.  It  combines  all 
the  advantages  of  the  phonograph  and  player-piano  in  one  instrument — occupying  about  half  the 
space  of  the  regulation  player-piano. 

The  Phono-Grand  will  be  made  in  a  number  of  beautiful  designs,  harmonizing  with  the  most  artis- 
tic parlors  and  music  rooms. 

The  artistic  and  unique  character  of  the  Phono-Grand  will  make  it  appeal  to  the  better  class  trade, 
and  as  it  can  be  sold  at  about  the  price  of  a  good  piano,  it  is  within  reach  of  the  great  masses  of  the 

people. 

J.  P.  Seeburg  Piano  Co. 


Republic  Building 


CHICAGO,  ILL. 
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To  the  Piano  and  Phonograph 
Merchants  of  America — 


We  Announce  the 
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the  place,  for  on  September  29  Miss  Lightfoot 
changed  her  name  to  Mrs.  B.  W.  Sackett." 

Mrs.  Myrtle  Frame,  formerly  with  Davidson 
Bros.,  Des  Moines,  la.,  has  recently  joined  the 
sales  force  of  the  Talking  Machine  Shop. 

Chas.  A.  Kellogg,  the  Victor  "Nature  Singer," 
who  sings  like  cuckoos,  swallows,  and  in  fact 
all  other  birds,  called  on  his  friends  in  the 
Talking  Machine  Shop  and  "clucked"  a  while 
one  day  this  week.  He  is  on  his  way  to  visit 
the  Victor  factories  in  the  East. 

Brunswick  News  Items 

W.  T.  Houston,  assistant  manager  of  the 
Brunswick  Shop,  knocked  another  "home  run" 
this  month  with  another  of  his  uniaue  mechan- 
ical advertising  contrivances.  This  time  it  is  a 
pedestal,  having  a  tone  arm  and  sound  box  at- 
tached at  the  top  directly  over  a  whirling  twen- 
ty-inch record.  Four  frosted  electric  light  bulbs 
are  attached  to  the  edge  of  the  record,  and  they 
flash  intermittently  as  the  record  revolves  on 
the  turntable  which  is  driven  by  a  Johnson 
motor.  This  contrivance,  although  very  sim- 
ple, is  having  a  wonderful  psychological  effect 
on  the  throngs  passing  the  windows,  and  quite 
a  crowd  of  "rubbernecks"  is  constantly  hover- 
ing about  the  window. 

Wallace  Brown,  the  "live  wire"  Brunswick 
dealer  of  Detroit,  who  believes  in  advertising 
to  such  an  extent  that  he  plastered  every  avail- 
able tree,  fence  and  barn  throughout  Michigan, 
Indiana  and  parts  of  Illinois  with  his  Bruns- 
wick Shop  ads,  was  a  Chicago  visitor  last  week. 

A.  B.  Stoll  is  now  manager  of  the  Brunswick 
Shop  of  Chicago.  He  has  been  connected  with 
the  house  of  Brunswick-Balke-Collender  for  the 
past  twenty-five  years. 

W.  B.  Fulghum  a  Visitor 

W.  B.  Fulghum,  formerly  general  manager  of 
the  order  department  for  the  Victor  Talking 
Machine  Co.,  who  recently  opened  a  store  in 
Richmond,  Ind.,  where  he  will  handle  the  Vic- 
tor products  exclusively,  made  a  flying  trip  to 
Chicago  on  Thursday  of  this  week,  and  after 


attending  details  concerning  his  new  business 
spent  the  rest  of  the  day  in  visiting  some  of  his 
many  friends  in  the  trade. 

New  Pathe  Dealers 
The  Joliet  Home  Furnishing  Co.  has  opened 
up  a  talking  machine  department  in  their  build- 
ing and  will  represent  the  Pathe  machines  and 
records  in  that  territory.  J.  A.  Tidmarsh,  spe- 
cial representative  of  the  Hallet  &  Davis  Piano 
Co.,  spent  the  latter  part  of  last  week  with  the 
new  agency,  having  had  charge  of  the  formal 
opening. 

Making  Improvements 

The  P.  A.  Starck  Piano  Co.  have  remodeled 
their  talking  machine  department  and  have 
added  several  new  booths.  H.  C.  Meek,  man- 
ager of  the  department,  paid  a  visit  to  his  folks 
in  Cincinnati  last  week. 

Ready-File  Progress 

Fred  C.  Wilking,  president  of  the  Ready-File 
Co.,  Indianapolis,  was  a  recent  Chicago  visitor. 
Mr.  Wilking  was  not  only  able  to  report  that 
the  list  of  talking  machine  manufacturers  to 
adopt  their  filing  device  was  steadily  increasing, 
but  a  number  of  dealers  are  incorporating  an 
established  line.  .Mr.  Wilking  also  took  sub- 
stantial orders  here  for  their  new  fibre  needle 
pointer,  which  possesses  many  "points"  of  merit. 

A.  C.  Becken  &  Co.,  jewelers  of  this  city,  who 
are  preparing  to  bring  out  a  very  beautiful  line 
of  talking  machines  under  the  musical  and 
operatic  name  of  "Carmen,"  are  one  of  the  latest 
to  adopt  the  Ready-File  for  their  product. 

Lyon  &  Healy  are  advertising  the  Ever-ready 
record  file  in  combination  with  a  less  expensive 
type  of  Victrola  machine.  It  enables  them  to 
make  a  most  attractive  offer. 

Good  Advertising  Service 

The  Chicago  Talking  Machine  Co.  are  more 
than  maintaining  their  reputation  for  attractive 
advertising  propositions  for  their  dealers.  For 
instance,  they  are  getting  out  a  most  artistic 
envelope  for  use  by  dealers  in  mailing  monthly 
bulletins  of  their  Victor  advertising  literature. 


A  timely  design  shows  a  modern  Juliet  in  a 
flowered  bower  with  her  lover  below  greeting 
her  as  he  marches  with  his  fellows  on  his  way 
to  the  front.  It  is  an  exploitation  of  McCor- 
mack's  record  No.  64741,  "Send  Me  Away  With 
a  Smile." 

They  also  furnish  stationery  with  an  attrac- 
tive colored  illustration  showing  the  Victor 
artists  grouped  around  a  Victrola.  The  en- 
velopes are  made  in  two  sizes,  bearing  the  illus- 
tration of  a  Victrola.  Of  course,  the  stationery 
is  furnished  the  dealer  with  his  own  imprint. 

An  inviting  Christmas  card,  the  essential  fea- 
ture of  which  is  an  embossed  Victor  Red  Seal 
record,  will  enable  dealers  to  suitably  remember 
their  customers. 

A  most  attractive  mailing  folder  is  a  group 
of  records  classified  according  to  topic,  all  of 
which  will  make  acceptable  Christmas  gifts. 
They  Sell  Cabinets  and  Supplies 

Roberts  &  Howe,  of  21  East  Van  Buren  street, 
who  recently  took  on  the  agency  for  motors  and 
parts  manufactured  by  the  Crescent  Talking 
Machine  Co.,  of  New  York,  have  also  the  rep- 
resentation of  two  large  Western  cabinet  fac- 
tories. H.  E.  Likans,  well  known  in  the  talking 
machine  trade,  has  joined  Roberts  &  Howe  as 
city  and  traveling  representative. 

Magnola  Progress 

When  it  became  known  a  year  ago  that  Otto 
Schulz,  president  of  the  M.  Schulz  Co.,  one  of 
the  largest  piano  manufacturers  in  this  country 
was  preparing  to  enter  the  talking  machine 
game,  the  'general  prediction  was  made  that  he 
would  make  a  big  success.  This  prediction  was 
based  on  the  accomplishment  of  the  company 
in  the  piano  field  and  because  of  the  knowledge 
of  Mr.  Schulz's  character  and  ideals.  The  re- 
sults have  justified  the  prophecy.  The  product 
of  the  Magnola  Talking  Machine  Co.,  which  Mr. 
Schulz  incorporated,  has  produced  a  machine  dis- 
tinctive and  meritorious.  The  Magnola  tone 
deflector  sound  chamber,  tone  graduator  and 
(Continued  on  page  89) 


Greater  Profits  Now  for 
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TALKING  MACHINE 


A GOOD  many  makers  have  announced  advances,  but  the  price  of 
the  Vita-nola  remains  the  same.    Think  what  an  opportunity  for 
increased  sales  awaits  the  Vita-nola  dealer. 
Vita-nola  has  both  a  price  and  quality  advantage.    Vita-nola  dealers 
have  always  been  prosperous,  but  this  price  advantage  means  even  greater 
prosperity,  and  the  man  who  is  a  Vita-nola  dealer  today  is  in  a  fortunate 
position. 

There  are  a  few  communities  in  the  United  States  and  Canada  where 
Vita-nola  needs  representation,  or  where  its  dealers  do  not  come  up  to 
the  Vita-nola  standard.  If  you  are  in  business  or  plan  engaging  in 
business  where  such  a  condition  exists,  and  see  the  broad  vision  and 
real  merchandising  opportunity,  write  us.  We  might  want  to  know  you  at 
any  rate  for  some  future  need. 

Vitanola  Talking  Machine  Company 

CHICAGO,  ILL. 


501-509  West  35th  Street 


DISTRIBUTORS 


Six  other  models,  retaili 
at  $S5  to  $175 


New  England  Vitanola  Talking  Machine  Co.         Standard  Phonograph  A  Accessory  Company  Vitanola  Distributors  Company 

52  Chauncy  Street.  Boston,  Mass.  .  1005  Commerce  Street,  Dallas.  Texas  1025  Arcb  Street.  Philadelphia.  Pa. 

Distributor  for  New  England  States  '    Distributor  for  the  Soutbwest  Distributors  for  Philadelphia 

F.  W.  Hampeter  Furniture  Co..  11th  and  Palm  Streets.  St.  Louis.  Mo. 
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These  Brunswick  Features 


4 


Are  the  Features  All  Phonograph 
Buyers  Appreciate 


TONE 


The  wooden-walled 
tone  chamber  (built 
like  a  violin)  is  respon 
sible  f orthe  superior  tone 
of  The  Brunswick.  A 
demonstration   will  con- 
vince the  most  skeptical 


AUTO 

STOP 


Another  Brunswick  fea- 
ture. Can  be  set  to  stop  the 
motor  at  the  end  of  the 
selection  before  playing  the 
record. 


A 


PATHE 
RECORDS 


Experts  acclaim  The 
Brunswick  and  Pathe  Rec- 
ords as  the  ideal  combi- 
nation. And  Pathe  Records 
are  business  builders  for 
Brunswick  dealers. 


PRICE 


The  House  of  Brunswick 
is  the  largest  user  of  im- 
ported hardwoods  in 
America;  the  choicest  of 
these  woods  are  used  in 
making  Brunswick  cabi- 
nets. 


T 


Judging  by  all  things,  people  expect  to  pay  more  forThe  Brunswick 
than  for  other  phonographs.    To  the  contrary,  the  prices  are  less. 

HESE  features  are  all  selling  features.  Most  of  them  are  exclusive 
Brunswick  features.  And  it  is  features  of  this  kind  that  make  one 
phonograph  better  and  easier  selling  than  other  phonographs. 


YOU  had  better  get  the  Brunswick  Dealer  Proposition 
THE  BRUNSWICK-BALKE-COLLENDER  CO. 


623-633  South  Wabash  Ave.,  Chicago 

Northwest  Corner  Seventh  and  Main  Streets,  Cincinnati,  Ohio 


29-35  West  32nd  Street,  New  York 
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other  features,  have  cared  for  the  acoustic  prop- 
osition in  a  more  than  satisfactory  manner.  In 
the  cabinet  something  similar  was  done,  break- 
ing away  from  the  conventional  and  avoid- 
ing imitation  of  established  lines,  a  series  of 
period  styles  of  the  upright  type  was  produced, 
which  have  enabled  the  dealers  to  meet  every 
demand  of  the  trade  and  watch  the  predominat- 
ing architectural  and  furniture  characteristics 
of  every  home.  A  record  filing  device  is  used 
which  gives  the  maximum  storage  capacity  to- 
gether with  the  advantage  of  perfect  accessi- 
bility. 

Australian  Looking  Up  Talking  Machines 

J.  H.  Horton,  of  E.  F.  Wilkes,  Ltd.,  Sydney, 
Australia,  is  making  a  protracted  visit  in  Chi- 
cago. They  are  large  piano  dealers  and  are 
contemplating  manufacturing  or  jobbing  talking 
machines  on  an  extensive  scale.  He  is  making 
a  careful  investigation  of  both  propositions.  He 
will  visit  New  York  on  his  way  home. 

New  Lakeside  Tone  Arm 

The  Lakeside  Supply  Co.,  of  this. city,  is  pre- 
paring to  move  to  quarters  three  times  as  large 
as  those  at  present  occupied  in  tKe  Lakeside 
Building,  Clark  and  Adams  streets.  The  new 
quarters  are  on  the  same  floor,  but  additional 
space  for  storage  purposes  has  also  been  ob- 
tained elsewhere  in  the  building.  The  company 
has  just  brought  out  a  new  tone  arm  and  sound 
box  outfit  known  as  the  Lakeside  Jumbo  No.  4. 
One  of  the  principal  features  is  that  it  centers 
automatically  on  all  records.  The  diaphragm 
is  made  of  the  finest  grade  of  mica,  and  a 
method  of  attaching  the  mica  is  used  that  pre- 
vents cracking.  There  are  absolutely  no  ad- 
justments, even  when  Pathe  records  are  used. 
However,  when  the  Pathe  records  are  played  a 
small  weight  is  placed  on  the  tone  arm,  getting 
the  absolutely  correct  tension.  When  the 
weight  is  not  being  used  in  this  way  it  is  utilized 
for  holding  Edison  and  Pathe  jewel  points. 
Mandel  in  the  Making 

Some  interior  views  of  the  factories  of  the 
Mandel  Mfg.  Co.  are  shown  in  the  company's 
advertisement  elsewhere  in  this  issue.  These 
help  to  illustrate  the  fact  that  they  are  not  as- 
semblers but  produce  everything  that  enters  into 
the  Mandel  phonograph.  The  company  also 
calls  attention  to  the  fact  that  they  use  their 
own  name  as  the  title  of  their  machine,  show- 
ing that  they  stand  behind  it  in  every  way. 
They  make  a  very  liberal  offer  to  dealers  which 
should  be  investigated. 

High  Art  in  Beggary 

The  following  is  a  verbatim  report  of  a  let- 
ter just  received  by  the  Chicago  office  of  The 
World  from  Earl  Holland,  the  Southern  repre- 
sentative for  the  Melville  Clark  Piano  Co.: 

"The  following  is  true  and  unvarnished.  It 
is  either  zero  in  something  or  the  height  of 
something. 

"In  Pawhuska,  Okla.,  yesterday  I  found  a 
street  corner  beggar — you  know  the  kind — Wind, 
careworn,  wife  by  his  side,  pathetic  children, 
etc.,  all  up  to  regulation.     But  he  has  broken 


The  Perfect  Automatic  Brake 

New  Styles 
To  Fit 

All  Makes  of 
Tone- Arms. 
Now  Ready 
for  Shipment. 

Patented  Auj.  28.  '17 

Simple  construction.  Easily  attached.  No 
Talking  Machine  complete  without  it. 

Samples  $1.00  each,  cash  with  order. 
State  make  of  lone-arm  used. 

Write  for  attractive  quantity  prices. 

PERFECT  AUTOMATIC  BRAKE  CO. 

Room  400,  425  S.  Wabach  Ave.,  Chicago 


away  from  his  kind.  The,  man  is  away  ahead 
of  the  procession.  As  one  attraction  for  the 
loose  pennies  he  is  using  a  $50  talking  machine 
and  Red  Seal  records.  I  booked  him  as  a  pros- 
pect for  a  player.    Can  you  beat  it?" 

Exploits  Steger  Talking  Machine 

The  Chicago  Evening  Post  recently  in  its  de- 
partment "As  Seen  by  the  Shopper"  gave  a  long 
description  of  the  Steger  talking  machines,  re- 
ferring to  the  attractive  period  designs  and  to 
the  various  special  features,  including  the  ten- 
sion regulator  by  which  the  proper  pressure  on 
the  record  is  secured  on  any  make  of  record,  a 
specially  constructed  sound  chamber,  etc.,  etc. 
The  Steger  interests  have  been  doing  some  very 
attractive  advertising  in  the  dailies  on  the  Steger 
talking  machine. 

Personals  and  Visitors 

D.  A.  Creed,  vice-president  Chicago  Talking 
Machine  Co.,  is  having  his  vacation  at  French 
Lick  Springs,  Ind.  R.  J.  Keith,  of  the  New 
York  Talking  Machine  Co.,  is  also  there  and 
they  are  having  some  great  fights  with  Col. 
Bogey.  Telegraphic  dispatches  say  that  some 
wonderful  golf  is  being  pulled. 

Arthur  D.  Geissler  visited  the  offices  of  the 
C.  T.  M.  Co.  this  month. 

Among  the  visiting  dealers  of  the  past  month 
were:  John  F.  Ditzel,  of  the  Famous-Barr  Co., 
of  St.  Louis;  J.  E.  Moore,  of  the  Lion  Dry 
Goods  Co.,  Toledo,  O.;  J.  J.  Kund,  of  Kund  Co., 
Cedar  Rapids,  la.;  E.  H.  Jackson,  of  the  Talk- 
ing Machine  Shop,  Rockford,  III.;  H.  Roscoe,  of» 
Rogers  &  Wilson,  Goshen,  Ind.;  J.  Maher,  of 
Maher  Bros.,  Jackson,  Mich.;  Geo.  P.  Cheattel, 
Music  Shop,  Springfield,  111.;  Fred  L.  Beerman, 
Muskegon,  Mich.;  H.  B.  Hughes,  Oshkosh, 
Wis.;  M.  K.  Carrol,  Appleton,  Wis. 

J.  E.  Meagher,  of  Forbes  Meagher,  Madi- 
son, Wis.,  was  a  Chicago  visitor  this  week. 

A.  A.  Trostler,  manager  of  the  Schmelzer 
Arms  Co.,  of  Kansas  City,  stopped  off  in  Chi- 
cago for  a  few  hours  between  trains  while  on 
his  way  to  visit  the  Victor  plant  in  the  East. 

L.  C.  Wiswell,  manager  of  the  Victrola  de- 
partment of  Lyon  &  Healy,  returned  on  Satur- 
day of  this  week  from  an  Eastern  trip. 

J.  H.  Enlow,  formerly  with  Thomas  Goggan, 
of  Texas,  is  now  connected  with  the  sales  force 
of  the  Grafonola  Shop. 


ANOTHER  SCOTFORD  INVENTION 

New  Universal  Reproducer  and  Tone  Arm  of 
Original  Design  Placed  on  Market 


Chicago,  III.,  November  10. — A  new  tone  arm 
and  universal  reproducer,  patented  by  L.  K. 
Scotford,  have  just  been  placed  on  the  market 
by  Barnhart  Bros.  &  Spindler,  of  this  city.  The 
tone  arm  is  rather  different  in  appearance  from 
conventional  ideas,  but  its  straight  lines  are  at- 
tractive and  in  harmony  with  the  design  of 
nearly  all  cabinets,  particularly  the  Adam, 
Sheraton  and  Gothic  period  styles.  Mr.  Scot- 
ford  states  that  this  new  tone  arm  affords  the 
much-to-be-desired  forward  tone,  and  gives  it 
with  sparkling  brilliance  and  volume. 

The  reproducer  plays  all  makes  of  records 
with  lifelike  fidelity,  and  without  any  sugges- 
tion of  blast  or  chatter.  The  stylus  is  so  pivoted 
as  to  prevent  any  pinching  or  retarding  of  its 
free  vibration.  The  frame  and  face  rings  are 
of  split  construction  so  as  to  prevent  any 
trouble  arising  from  natural  expansion  or  con- 
traction of  the  metal.  The  diaphragm  is  of 
mica  and  the  black  plate  and  other  parts  are 
fully  insulated  with  rubber. 

It  has  been  Mr.  Scotford's  idea  that  the  mega- 
phonic  type  of  tone  arm  is  not  the  final  thing, 
and  that  the  natural  way  of  the  echo  would 
prove  advantageous.  His  new  tone  arm  and  re- 
producer are  based  on  that  theory  and  ex- 
haustive tests  have  produced  most  satisfactory 
results. 

All  of  Mr.  Scotford's  previous  inventions  in 
phonographic  devices  have  been  improvements 
of  a  high  order,  and  his  new  product  is  sure 
{Continued  on  page  91) 


The  "secret"  of  Empire  tone  quality.  This  all- 
wood  horn  is  scientifically  constructed,  so  as  to 
accurately  reproduce  every  sound  wave  with  faith- 
ful duplication  of  the  original. 


ss.  Dealers 


Enthusiastic  Boosters 


We  know  that  our  proposition  is  right. 
The  Empire  Dealers  know  that  it  is 
right,  and  the  consumers  who  own 
Empires  know  it  is  right.  We  have 
testimonial  after  testimonial  in  our  files 
which  endorse  without  qualification 
Empire  products  and  policies. 

The  following  letter  was  written  by  an 
Empire  Dealer  to  another  Dealer  who 
asked  his  opinion  of  the  Empire  products 
and  Dealer  proposition. 

Oct.  1,  1917. 

Dear  Sir:  Now  in  regard  to  your  in- 
quiry about  the  "Empire"  talking  machine 
I  will  say  that  in  my  estimation  it  is  posi- 
tively the  best  machine  on  the  market  It 
embodies  all  the  best  features  to  be  had  in 
a  phonograph  and  has  proven  entirely  satis- 
factory with  me.  The  tone  is  splendid, 
the  motor  in  the  $100  model  plays  five  12 
inch  records  with  one  winding  (the  aver- 
age $100  machine  plays  only  three)  and 
the  style  and  the  finish  of  the  cabinet  is 
as  fine  as  can  be  had.  These  three  points 
cover  about  all  there  is.  I  picked  the 
"Empire"  from  about  a  dozen  other  ma- 
chines and  am  certainly  glad  I  did  it.  If 
you  are  thinking  of  putting  in  a  machine 
the  "Empire"  as  a  machine  will  be  your 
best  bet  and  you  will  find  them  fine  people 
to  do  business  with. 

Yours  very  truly, 

(Name  on  request.) 

You  Cannot  Go  Wrong  If  You 
Also  Take  His  Advice 

You  will  be  interested  in  the  two  new 
Empire  Models,  making  a  total  of  9 
Models  to  meet  every  purse  from  $27.50 
to  $215.00.  Better  ask  for  our  catalogs 
of  Empire  Machines  and  Empire  Records 
and  our  Dealer  proposition.  Write 
us  today,  and  start  cashing  in  on  your 
profits  during  the  present  season.  We 
are  in  splendid  shape  to  take  care  of  our 
Dealers'  needs. 


Empire  Talking  Machine  "Co. 

JOHN  H.  STEINMETZ,  President 

429  South  Wabash  Ave.       Chicago,  111. 


The  Empire  balanced  cover  support  is  a  big  sell- 
ing feature.  Entirely  eliminates  the  weight  of  the 
heavy  cover,  so  that  the  touch  of  a  baby's  finger 
will  raise  or  lower  it  without  risk. 
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WEST  OF  ROCKY 
MTS.  $6?5 


A  Great 
Holiday  Special 
For  Dealers 


FOR  THE  CHILDREN 


Prepare  for  the  holiday  demand. 

Make  the  Stewart  Phonograph  your  big 
Christmas  Special. 

Feature  it — advertise  it — sell  it.  It  is  a 
big,  profitable  leader. 

Thousands  will  be  sold  by  dealers  during 
the  next  two  months. 

It  is  the  dealer  who  gets  there  first,  who 
stocks  and  sells  Stewart  Phonographs  at 
once,  that  will  get  the  cream  of  the  busi- 
ness. 

The  regular  model,  at  $7.75,  will  be  a  very 
popular  seller.    It  is  ideal  for  home  use. 

The  Stewart  Military  Special  will  be  in 
great  demand  because  of  its  many  uses. 
Thousands  will  be  sent  to  the  boys  in  the 
Army  and  Navy. 

From  a  musical  standpoint,  the  Stewart 
Phonograph  fills  every  requirement  per- 
fectly. 

Plays  all  records — any  size — any  kind. 
Order  now — at  once — while  we  can  make 
deliveries.     The  holiday  rush  is   sure  to 
"swamp"  us  with  orders. 


FOR  THE  TRAINING  CAMP 


FOR  SOLDIER  BOY  IN  SERVICE 


EXTRA 

FOR.  CASE 
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FROM  OUR  CHICAGO  HEADQUARTERS- (Continued  from  page  89) 


to  be  examined  with  interest  by  the  trade.  His 
patents  are  controlled  by  the  firm  of  Barn- 
hart  Bros.  &  Spindler,  a  strong  establishment 
of  fifty  years'  standing,  with  a  reputation  of 
producing  articles  of  a  very  high  class. 

Before  joining  forces  with  the  B.  B.  &  S. 
organization  Mr.  Scotford  was  associated  with 
Mr.  Cheney  in  the  development  of  the  Cheney 
phonograph,  so  that  Mr.  Scotford  knows  from 
experience  the  problems  a  phonograph  manu- 
facturer must  meet  and  overcome  in  perfecting 


and  successfully  establishing  a  new  machine  on 
the  market.  Through  recent  experiments  he 
has  produced  a  design  for  the  throat  and  tone 
chamber  of  cabinets,  using  a  material  new  in 
this  trade,  which  is  helpful  in  carrying  out 
his  echo  theory  of  tone  transmission. 

Mr.  Scotford  is  now  offering  to  co-operate 
with  the  users  of  his  new  tone  arm  and  repro- 
ducer without  charge  to  the  end  that  their  cabi- 
nets may  be  designed  and  built  so  as  to  obtain 
the  best  results. 


PHONOGRAND  WIDELY  ACCLAIMED 


Latest  Creation  of  the  J.  P.  Seeburg  Piano  Co. 
Is  Destined  to  Win  Great  Popularity 


Chicago,  III.,  November  10. — Great  interest 
has  been  excited  in  the  trade  by  the  introduc- 
tion of  the  Phono-Grand  by  the  J.  P.  Seebur-g 
Piano  Co.,  of  this  city.  The  Phono-Grand, 
which  was  described  at  length  in  an  article  in 


Phono-Grand  in  French  Room  in  J.  P.  Seeburg's  Residence 
last  month's  World  and  which  is  shown  in  an 
advertisement  elsewhere  in  this  issue,  repre- 
sents a  distinct  departure.  It  comprises  in  one 
case  an  88-note  reproducing  player-piano  and 
an  excellent  talking  machine.     The  resonance 


and  beauty  of  the  tone  oLthe  latter  is  attrib- 
uted in  part  to  the  effect  of  the  piano  sounding 
board.  It  is  bound  to  meet  the  need  of  dwellers 
in  small  apartments  who  are  now  able  to  ob- 
tain in  a  cabinet  less  than  half  the  size  of  an 
ordinary  piano  and  occupying  little  more  space 
than  the  larger  models  of  talking  machines, 
both  types  of  home  music.  Assurance  of  the 
high  musical  quality,  artistic  cases  and  relia- 
bility of  construction  of  the  Phono-Grand,  which 
will  shortly  be  made 
in  other  models  than 
that  now  ready  for 
the  market,  is  found 
in  the  reputation  and 
accomplishments  of 
the  Seeburg  Co.  They 
have  long  been  estab- 
lished as  manufactur- 
ers of  the  better  types 
of  coin-o  p  e  r  a  t  e  d 
pianos,  motion  pic- 
ture players  and  pipe 
organs  for  theatre 
use.  All  the  instru- 
ments they  produce 
have  been  made  with 
a  view  to  the  exacting 
uses  to  which  they 
are  subjected.  The 
same  ideal  has  been 
carried  further  in  the 
Phono-Grand  which 
was  not  put  on  the 
market  until  it  had 
been  subjected  to 
every  possible  test. 
The  talking  machine 
dealer  and  the  piano  dealer  who  have  found 
their  customers  wavering  as  to  whether  they 
should  purchase  a  player  or  a  talking  machine 
are  now  able  to  solve  the  problem  by  furnish- 
ing the  customer  both  instruments  in  one. 


VESTA  COVER  SUPPORT 


IS  the  one  Cover  Support  on  the  market 
that  will  prevent  a  cover  from  warping. 
Has  all  the  advantages  of  each  of  the 
other  cover  supports  with  this  added  merit — 
No  cover  to  which  the  Vesta  is  fastened 
will  ever  warp."  A  mere  touch  of  the  finger 
lifts  or  closes  the  cover,  which  stops  at  any 
point  desired. 

Vesta  can  be  attached 
to  any  cover  in  five  min- 
utes. 

Samples  50c.  Write  for 
quantity  discounts.  We 
also  make  the  Vesta  com- 
bined brake  and  stop. 
It's  different  and  reliable. 


Prevents 
Cover 
From 
Warping 


Patent 
applied 
for 


VESTA 
SALES 


PHONE: 
LAKEV1EW 
1935 


3348    SOLTHPORT  AVENUE 

CHICAGO,  ILL. 


SHOULD  BE  A  WHIRLWIND  SELLER 

A  Liberty  Device  Introduced  by  a  Chicago  Firm 
Destined  to  Ride  to  Success  on  the  Wave  of 
Patriotism — Cracker-Jack  Window  Features 


Chicago,  III.,  November  10. — Any  dealer  who 
has  an  electrically-driven  talking  machine  in 
stock,  or  can  hitch  up  an  ordinary  talking  ma- 
chine with  an 
electric  or  clock- 
work  motor, 
ought  to  reap  a 
big  harvest  of 
sales  on  a  prac- 
tical little  device, 
which  is  being 
placed  on  the 
market  by  the 
C  o  n  s  o  1  i  dated 
Talking  Machine 
Co.,  of  227  West 
Lake  street,  Chi- 
"Liberty"  cago.    It  is  sim- 

ple enough.  It  consists  of  a  Liberty  bell  two 
inches  at  the  base  and  approximately  two 
inches  high — a  facsimile  of  the  old  Liberty  Bell 
ill  Independence  Hall,  Philadelphia,  reproduced 
in  its  native  color  and  condition — crack  and  all. 
There  are  three  little  holes  for  the  insertion 
of  the  staff  of  three  flags — American,  French 
and  English.  The  flags  are  about  four  by  six 
inches  in  size.  Put  the  patriotic  record  on  the 
machine,  fit  the  Liberty  bell  over  the  center 
pin  and  start  the  record  going.  As  the  record 
plays  the  Liberty  bell  revolves  and  the  flags 
wave.  There  you  are.  Clever,  isn't  it?  To 
see  "Liberty"  in  operation  is  to  be  convinced. 
The  retail  price  of  Liberty,  as  it  is  called,  flags 
and  all,  is  75  cents,  and  if  a  window  display  is 
arranged  as  suggested  in  the  opening  paragraph 
of  this  article,  it  should  attract  crowds  who  will 
not  only  purchase  "Liberty,"  but  will  also  ac- 
quaint them  with  the  machine  and  records  dis- 
played in  the  window. 

The  Consolidated  Talking  Machine  Co.  are  a 
well-known  and  established  concern  in  Chicago. 
They  have  an  extensive  line  of  talking  machines 
and  also  carry  a  large  stock  of  parts  both  of 
old  and  comparatively  new  machines. 


CO  OPERATES  WITH  THE  DEALERS 


Empire  Talking  Machine  Co.  Pays  Excise  Tax 
During  October  as  Aid  to  Retailers 


Chicago,  III.,  November  10. — John  H.  Stein- 
metz,  president  of  the  Empire  Talking  Machine 
Co.,  in  a  recent  letter  to  his  trade  announced  an 
enlightened  policy  of  co-operation  with  the 
dealers  in  connection  with  the  conditions  grow- 
ing out  of  the  new  war  tax  and  also  told  of  some 
new  improvements  in  the  Empire  line.  The 
letter  in  part  was  as  follows: 

"Beginning  November  1,  1917,  your  profit  on  Empire 
talking  machines  will  be  increased  about  10  per  cent. 
While  the  list  price  on  all  models  will  be  advanced  on  the 
above  date,  your  discount  will  remain  the  same,  and  out  of 
our  portion  of  the  increase  we  will  pay  the  War  Excise 
Tax  levied  by  Congress  October  3,  1917.  While  the  tax 
applies  as  of  October  4,  1917,  we  appreciate  your  position 
and  your  business,  and  we  have  decided  to  save  our  dealers 
all  expense  in  this  matter  to  date — we  will  pay  the  Gov- 
ernment tax  on  all  machines  furnished  you  from  October 
4  to  October  31,  inclusive. 

"On  and  after  November  1,  1917,  the  retail  list  price 
of  the  Empire  talking  machine,  f.  o.  b.  Chicago,  will  be 
as  follows:  Model  F,  $27.50;;  Model  E,  $45;  Model  D, 
$55;  Model  C,  $82.50;  Model  B,  $110;  Model  A,  $190; 
Model  AA,  $215. 

"On  Empire  records  our  retail  list  price  will  remain 
the  same,  and  on  all  records  shipped  on  and  after  No- 
vember 1,  1917,  we  will  charge  our  dealers  3  per  cent 
of  the  invoice — just  the  amount  of  the  tax  imposed  by 
the  Government,  but  on  all  records  shipped  prior  to 
November  1,  we  will  pay  the  tax. 

"We  suggest  that  our  dealers  increase  the  retail  sell- 
ing price  of  Empire  records  five  cents  each  to  cover  the 
tax.  This,  however,  is  optional  with  the  dealer.  Your 
discount  on  machines  and  records  will  remain  the  same 
as  it  is  now. 

"We  have  endeavored  to  meet  our  dealers  more  than 
half  way,  and  the  small  increase  we  have  made  in  our 
(Continued  on  page  93) 
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The  MANDEL 


Built  to  satisfy  the  ultimate  purchaser. 

Built  by  one  maker  who  assumes  full  responsibility 
for  the  proper  performance  of  the  phonograph. 

Our  free  trial  offer  to  responsible  dealers  demonstrates 
the  confidence  we  have  in  our  machine. 

No  high  sounding,  meaningless  name  was  adopted 
for  our  product.  Just  plain  MANDEL — THE 
MANDEL  PHONOGRAPH.    We  are  proud 

of  what  we  make  and  have  nothing  to  conceal.  So 
our  name  and  guarantee  goes  with  every  phonograph 
we  ship. 

Retail  Prices— $35.00  to  $250.00 

Let  us  send  you  Model  No.  3,  illustrated  here,  on  free  trial. 
Write  today  for  full  information  and  descriptive  literature. 


Model  No.  3 
$100 


Punch  Press  Department 


Views  of  the 

MANDEL 
FACTORIES 

Just  a  few  views  to  emphasize 
the  fact  that  we  are  not 
merely  assemblers  of  talking 
machines.  Every  part  that 
goes  into  the  MANDEL  is 
made  by  us.  Visitors  to 
Chicago  are  invited  to  call  at 
our  plant  and  see  the  phono- 
graph parts  in  the  making. 


Drill  Press  Department 


Mandel  Manufacturing  Co.,  inc. 


General  Offices  : 

501-511  S.  LAFLIN  STREET 

CHICAGO,  ILL. 


New  York  Display  Rooms: 

41  UNION  SQUARE 
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net  wholesale  prices  does  not  begin  to  cover  the  increase 
in  our  manufacturing  cost  that  has  prevailed  for  some 
time  past,  to  say  nothing  of  the  heavy  war  taxes  which 
we,  as  manufacturers,  must  pay  in  addition  to  the  specific 
war  excise  tax  now  levied  on  our  product,  and  which  in 
reality  is  a  legitimate  consumer  tax. 

"We  trust  that  our  plan  of  handling  this  matter  will 
meet  with  your  approval,  and  may  be  additional  assur- 
ance of  our  desire  to  co-operate  with  you  at  all  times. 

"In  order  to  still  further  strengthen  the  Empire  line, 
for  the  benefit  of  our  dealers,"  we  have  decided  to  include, 
without  extra  charge,  with  Model  A  and  AA,  three  twelve- 
inch  and  eight  ten-inch  record  albums.  We  will  also  offer 
these  two  splendid  models  in  nickel-plated  equipment  simi- 
lar to  Model  B — but  without  albums.  Model  A  in  nickel 
plated  equipment,  to  be  known  as  Model-A-1,  with  a  retail 
list  price  of  $140.  Model  AA,  in  nickel-plated  equip- 
ment, to  be  known  as  Model  AA-1,  with  a  retail  list  price 
of  $165." 


FROM  OUR  CHICAGO  HEADQUARTERS— (Continued  from  page  91) 


POPULAR  CLASSIQUE  MODEL 

Style  17  Sells  for  $200,  Comes  Only  in  Oak- 
Universal  Electric  Motor  May  Be  Installed 


Chicago,  III.,  November  12. — The  Classique 
Phonograph  Corp.  has  recently  added  a  new 


English  design  and  the  cabinet  work  is  very 
elaborately  hand-carved  and  of  solid  construc- 
tion throughout,  the  instrument,  as  a  whole,  be- 
ing a  masterpiece  of  beauty  and  at  the  same 
time  adhering  to  simplicity  in  design.  Among 
the  many  interesting  features  of  this  instrument 
may  be  mentioned  the  Flexifile  filing  compart- 
ment for  records.  This  is  fashioned  after  a 
loose-leaf  letter  file,  such  as  may  be  found  in 
a  business  office  and  permits  of  a  simple  and 
efficient  way  for  getting  at  the  records.  At  the 
side  of  this  compartment  there  is  also  a  felt- 
lined  file  in  which  one  may  place  his  favorite 
records.  In  one  corner  there  is  also  a  felt 
record  cleaning  brush  placed  in  a  position 
easily  accessible.  The  tone  is  modulated  by  a 
control  at  the  side  of  the  instrument,  and  is 
simple  in  operation.  The  cover  is  supported 
by  a  special  automatic  cover  support,  and  made 
especially  for  the  Classique  line.  Owing  to  the 
lightness  of  the  hard  rub- 
ber turntable  and  the  rub- 
berized tone  arm,  surface 
noises  which  are  largely 
caused  by  heavy  pressure 
on  the  record  surface,  are 
practically  eliminated  in 
the  Classique  machines. 
The  Style  17,  which  re- 
tails  at  $200,  is  growing 
steadily  in  popularity.  It 
comes  only  in  oak  finish 
and  may  be  equipped  with 
a  universal  electric  motor 
if  desired  in  place  of  the 
regular  spring  motor. 

-Miss  Ruth  Steele,  for- 
merly connected  with 
Lyon  &  Healy  and  the 
Kimball  Co.,  is  in  charge 
of  the  Cowan  Galleries, 
and  Miss  Florence  Mona- 
han,  recently  added  to  the 
sales  force,  is  her  assist- 
ant. An  unusually  ca- 
pable sales  staff  has  been 
assembled  for  the  presen- 
tation of  these  instruments. 


showroom  to  its  already  spacious  headquarters 
in  the  Fine  Arts  Building  at  410  South  Michigan 
avenue.  This  addition  is  on  the  main  floor 
of  the  building,  and  has  two  entrances,  one  lead- 
ing from  the  Michigan  avenue  and  the  other 
from  the  lobby  at  the  side  of  the  elevators.  A 
handsomely  decorated  show  window  in  which 
are  shown  various  Classique  models  is  attract- 
ing much  attention  and  favorable  comment  from 
the  passers-by. 

Style  No.  17,  illustrated  herewith,  is  of  early 


SANTA  CLAUS  FOR  DEALERS'  WINDOW 

Genuine  Decalcomania  Transfer  Will  Prove  Big 
Convenience  and  Is  Most  Artistic 


Our  New  No.  4  Jumbo  Tone  Arm. 
Special  features  are  true  centers  for  all 
records,  no  adjustments.  Exact 
weight  for  playing  Pathe.  Best  mica 
used.  True  reproduction.  Many  other 
features.  Write  for  special  bulletin. 
Also  ask  for  our  Hardware  Bulletin. 

LAKESIDE  SUPPLY  CO.,  Inc. 

202  So.  Clark  Street  Chicago,  111. 

Telephone:   Harrison  3840 


Chicago,  III.,  November  9. — Unusual  interest 
is  being  expressed  among  retailers  in  a  novel 
holiday  window  decoration  originated  by  a  Chi- 
cago company.  It  is  a  genuine  decalcomania 
transfer  Santa  Claus.  It  is  made  in  full  color 
detail,  very  simple  to  apply  on  windows,  and 
surpasses  the  possibilities  of  hand-work  at  only 
a  fraction  of  the  cost  of  expensive  hand-work. 
The  design  is  so  elaborate  in  detail  that  it  would 
be  beyond  the  ability  of  the  average  sign  painter 
to  paint  it. 

We  all  remember  the  "decalcomania  age" 
through  which  we  passed  as  children,  when  we 
would  spend  hours  cutting  out  the  pictures,  dip- 
ping them  in  water  until  the  paper  became 
soaked,  and  then  transferring  them  to  books 
and  nearly  everything  else  around  the  house, 
and  marveling  how  it  was  done.  Here  on  the 
same  principle  this  Santa  Claus  design  is  being 
offered  to  retailers  to  apply  on  their  display 


HAVE  ON  HAND  A  NUMBER  OF 

MOTORS 

of  prominent  make.  Plays  two  records  with  one 
winding.  Double  spring,  worm  driven,  fibre  gear. 
Graduated  regulator,  winding  key,  stop,  escutcheon, 
handle,  washers,  screws,  etc.  Stamped  turntable  12 
inch.    Will  sell  at  ^ 

$3.50  each,  F.O.B.  Chicago,  111. 


J.  A.  HARVEY,  15-23  N.  Crawford  Ave. 


windows  and  showcases  at  the  holiday  time. 

The  illustration  shown  here  can  at  best  con- 
vey but  a  meager  idea  of  the  beauty  of  the  orig- 
inal which  is  made  in  full  color  detail,  about 
twenty-two  colors  being  used  in  making  it  life- 
like and  attractive.  The  actual  size  is  twenty- 
two  by  twenty-nine  inches. 

This  decalcomania  transfer  Santa  Claus  is 
easily  applied.  The  Meyercord  Co.,  of  this 
city,  by  whom  it  is  manufactured,  and  who  are 


Santa  Claus  Decalcomania  Window  Display 

offering  it  to  dealers,  say  that  the  originality  of 
the  idea  is  readily  appealing  to  retailers,  store 
managers  and  window  dressers.  They  are  quick 
to  appreciate  that  the  idea  is  timely,  for  one  of 
these  Santa  Claus  designs  on  all  display  win- 
dows and  showcases  radiates  the  Christmas 
spirit  just  at  the  right  time — for  instance,  dur- 
ing the  busy  shopping  weeks  thousands  are 
passing  or  entering  the  store.  They  do  not 
overlook  the  fact,  too,  that  the  eye  and  the  at- 
tention of  the  children  is  caught  readily  by  the 
sight  of  the  lifelike  Santa  in  colors.  It  is 
easy  then  through  the  children  to  draw  the 
parents  toward  the  show  windows  and  into  the 
store. 

If  you  want  something  entirely  new  and  orig- 
inal to  assist  you  in  stimulating  holiday  trade, 
and  at  the  same  time  give  your  store  the  Christ- 
(Continucd  on  page  95) 


"Orotund"  Tone-Arm 
and  Attachment 

Tone-arm  No.  1  has  the  turn  back 
effect  for  changing  needles. 

Tone-arm  No.  2  has  the  side  upward 
position.  This  outfit  has  the  -loudest 
and  clearest  and  most  high  grade  mica 
diaphragm  sound-box  on  the  market. 

Samples  of  either  sent  only  upon 
receipt  of  check  or  C.  O.  D. 

No.  1  Tone-arm  and  sound-box, 
Nickel  $4.00;  Gold  $5.00 

No.  2  Tone-arm  and  sound-box, 
Nickel  $4.00;  Gold  $5.00 

QUANTITY  PRICES  ON  APPLICATION 

COMBINATION  ATTACHMENT  CO. 

324  Republic  Building,  CHICAGO 
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Investigate  This  Great  Line  of  Talking  Machines 

MAGNOLA  and  MAGNOLA -MOBILE 


5   Cabinet  Styles 


3  Cabinet  Styles 


Retailing  at  prices  from  $65  to  $210,  and  covering  every  requirement 
of  a  complete  and  comprehensive  Talking  Machine  line  ! 


MAGNOLA  FEATURES 

Musical  and  Mechanical 

Tone  Deflector,  whereby  the 
reproduction  is  secured  un- 
blurred  and  virtually  scratch- 
less. 


Tone  Graduator,  whereby  the 
loudness  of  the  tone  can  be 
controlled  at  will. 


Universal  Sound-box,  play- 
ing all  makes  of  disc  record 
without  special  attachments. 

Vertical  Filing  System  for 

records  (see  opposite  bottom 
corner  of  this  advertisement), 
eliminating  loss  or  breakage 
of  records. 


MAGNOLA  FEATURES 

Architectural 

All  Cabinet  Styles;  from  the 
lowest  to  the  highest  priced. 


Designed  After  Authentic 
Periods  ;  Sheraton,  Queen 
Anne,  Louis  XVI  and  Adam. 


Regular  Piano  Finish  in 

veneers,  varnish  work  and 
polishing. 


MAGNOLA-MOBILE:  "Tip  it  back  and  run  it 
anywhere."  The  machine  is  Style  95,  retailing 
at  $95  in  mahogany  or  oak 


We  have  a  first-class  proposition  for 
dealers  who  appreciate  the  best  and 
want  to  make  a  big  success.  Hand- 
some Magnola  catalog,  illustrated  in 
colors,  sent  on  request. 


Magnola  Mobile ;  the  "movable  Mag- 
nola,''  invaluable  for  schools,  hospitals, 
hotels  and  country  clubs,  and  country 
homes.  An  unique  and  exclusive  style 
appealing  to  a  field  of  sales  almost 
untouched. 


Magnola  Talking  Machine  Co. 

OTTO  SCHULZ,  President 

Chicago 


General  Offices 
711  Milwaukee  Avenue 
CHICAGO 


Southern  Wholesale  Department 
1530  Candler  Building 
ATLANTA,  GA. 


MAGNOLA  Style  150,  Louis  XVI 
Retailing  at  $150,  mahogany  or  oak;   $160  in  walnut 
Open — showing  filing  system  for  records 


THE    TALKING    MACHINE  WORLD 


95 


mas  amosphere  drop  a  line  of  inquiry  to  the 
manufacturer  of  this  unique  Santa  Claus — The 
Meyercord  Co.,  Chicago.  They  will  gladly  give 
those  interested  particulars  and  prices. 


AEOLIAN=VOCALION  IN  CHICAGO 


Handsome  New  Warerooms  of  Aeolian-Vocalion 
Co.  in  Western  Metropolis  Rapidly  Nearing 
Completion — Some  of  the  Interesting  Details 


Chicago,  III.,  November  12. — The  new  ware- 
rooms  of  the  Aeolian-Vocalion  Co.,  Michigan 
avenue,  are  rapidly  nearing  completion,  and  it  is 
expected  that  the  final  touches,  such  as  fur- 
nishings and  draperies,  will  be  in  place  by  Mon- 
day of  next  week  at  the  latest.  The  demon- 
stration booths  are  already  complete  as  well  as 
the  painting  and  interior  decorating  and  the 
lighting  system  has  been  in  operation  for  some 
time  past. 

The  decorative  scheme  of  the  walls  consists 
of  French  paneling  throughout  the  entire  es- 
tablishment, being  of  cafe  au  lait  in  tone  and 
the  borders  of  pale  green  with  a  red  outer 
stripe.  The  white  drop  ceilings  are  separated 
from  the  panels  by  a  wide  scroll  border  which 
is  also  of  pale  green  color.  The  show  win- 
dows are  simple  though  effective,  having  hard- 
wood floors  covered  by  oriental  rugs  and 
backed  up  by  French  panels,  that  are  movable 
and  can  be  taken  down  in  the  evening  in  order 
that  the  passers-by  may  obtain  a  view  of  the 
interior  extensive  reception  room. 

The  furniture  is  of  heavy  two-tone  upholstered 
settees  and  lounges,  and  the  chairs  are  of  Wind- 
sor pattern,  blue  lacquered  with  gold  stripe. 

The  demonstration  booths,  of  which  there 
are  eight,  are  equipped  with  walnut  chairs  and 
also  a  walnut  secretary.  Each  room  is  in  di- 
rect connection  with  an  extensive  air-washed 
ventilating  system,  the  air  being  drawn  from  the 
roof  and  passed  through  a  water  screen  and 
then  through  a  perfume  spray  before  being 
pumped  into  the  booth.  The  door  and  window 
of  each  booth  are  also  of  French  design. 

The  booths  are  on  either  side  of  aisle  leading 
from  the  main  reception  room  to  a  spacious  re- 
cital hall,  and  the  doorway  leading  from  the  re- 
ception room  is  arched  and  curtained  with  heavy 
velvet  portiers,  royal  purple  in  color.  The 
scroll  work  edging  this  doorway  is  gilt.  The 
floor  of  the  recital  hall  is  tiled  and  covered  by 
velvet  rugs.  The  walls,  which  carry  out  the 
same  scheme  of  French  paneling  as  both  the 
reception  room  and  the  booths,  are  hung  with 
mouse  colored  velvet  drapes.  A  stage  at  the 
rear  of  the  hall  contains  a  grand  piano,  Vocalion 
and  floor  lamp  and  rugs;  and  this  stage  is  sec- 
tional and  may  be  taken  apart  and  placed  at 


Union  Universal 
Tone  Arms  and 
Attachments 

That  enable  your  customers  to  play 
all  records  with  one  machine. 

Our  No.  1   Attachment   for  the 
No.  l  Union  Uni-    Edison  Machine,  which  enables  it 

versal   lone  Arm  .  '  , 

and   Reproducer    to  play  V ictor  or  Columbia  records, 
is  without  question  the  best  Attach- 
ment on  the  market.    It  reproduces  perfectly  and 
is  guaranteed. 

Our  prices  on  Union  Universal  Tone  Arms  also 
afford  you  an  unusually  attractive  profit.  Catalogues 
and  prices  sent  upon  request. 

The  Union  Phonograph  Supply  Co. 


1108  West  9th  Street 


Cleveland,  Ohio 


the  sides  of  the  room,  covered  with  a  rug  and 
used  as  a  demonstration  platform  when  not 
wanted  for  concert  purposes. 

The  lighting  system  of  the  recital  hall  is  in- 
direct, and  massive  globes  of  orange  color 
break  up  the  color  rays  of  the  lights  in  such  a 
manner  as  to  give  a  more  restful  and  homely 
appearance  to  the  color  scheme  of  the  walls  and 
furnishings. 

C.  H.  Addams,  manager  of  the  retail  ware- 
rooms  of  the  Aeolian-Vocalion  Co.,  says  that 
notwithstanding  the  fact  that  they  have  only 
recently  opened  their  place  on  Michigan  avenue 
they  have  enjoyed  a  very  good  business  in  the 
past  two  weeks.  "Our  new  showrooms  are  at- 
tracting a  great  deal  of  attention,"  said  Mr. 
Addams,  "and  the  extensive  advertising  we  are 
doing  in  the  local  papers  is  having  the  desired 
effect  of  drawing  the  trade  in  our  direction.  Be- 
ing situated  directly  across  from  the  Art  Insti- 
tute, we  naturally  attract  the  attention  of  the 
higher  grade  patronage.-' 

Julius  Bauer  &  Sons,  who  have  been  handling 
the  Sonora  line  exclusively,  have  taken  on  the 
Aeolian-Vocalion  and  will  represent  Vocalion  as 
well  as  Sonora. 


The  Aeolian-Vocalion  salon  on  the  ninth  floor 
of  Mandel  Brothers  department  store  was  for- 
mally opened  on  Monday  of  this  week.  O.  C. 
Searles,  the  manager,  was  formerly  manager  of 
the  Vocalion  retail  warerooms  on  Michigan 
avenue,  and  will  take  charge  at  the  Mandel 
headquarters  this  coming  Monday. 

Rusnack  Brothers  have  taken  over  the 
Aeolian-Vocalion  agency  for  the  North  and 
Northwest  sides  of  Chicago  and  will  represent 
Aeolian  at  their  three  stores  located  at  2652 
West  North  avenue,  1393  Milwaukee  avenue  and 
501  North  Cicero  avenue. 


VITANOLA  TRADE  IS  BOOMING 

The  Vitanola  Talking  Machine  Co.,  of  Chi- 
cago, really  expected  a  slump  in  their  business 
this  fall,  but  it  didn't  come.  Orders  already 
in  hand  presage  the  largest  holiday  business 
they  have  ever  had.  They  have  a  new  factory 
and  its  capacity  is  crowded  to  the  utmost  to 
care  for  the  orders.  No.  150  Model  Vitanola 
is  meeting  with  great  success.  It  is  of  the 
old  Vitanola  line.  However,  the  model  re- 
ferred to  seems  to  be  the  biggest  seller  of  a  big 
line. 


NYO!L  is  put  up  in  the  following  sizes: 
No.   16  (Cans)  I  Pint 
No.  32     "      1  Quart 
No.  12S     "      1  Gallon 
No.  540     "     5  Gallon 


is  the  last  word  in  the  refining  of  high-grade  oils,  for  every  im- 
purity is  taken  from  it,  leaving  nothing  but  what  is  required  to 
keep  machines  in  perfect  condition,  being  combined  of  four  oils 
perfectly  blended. 

Will  not  Gum,  Chill  or  become  rancid;  is  free  from  acid.  It  is  colorless  and  has 
no  sickening  smell,  being  absolutely  odorless. 

"The  use  of  a  proper  oil  in  connection  with  Edison  Phonographs  is  im- 
portant. We  have  thoroughly  tested  NYOIL  and  find  that  it  is  suitable 
for  use  on  our  phonographs."  — THOMAS  A.  EDISON,  INC. 

Hundreds  of  satisfied  customers  have  written  us  that  they  would  never  use  anything  else  for 

TALKING  MACHINES,  GRAPHOPHONES,  PHONOGRAPHS  AND 

SEWING  MACHINES 

NYOIL  will  lubricate  the  machinery  and  polish  all  woodwork 

and  can  be  obtained  of  any  "Up-to-Date"  Talking  Machine  Dealer  in  the  world 
and  is  manufactured  by  Wm.  F.  Nye,  who  for  50  years  has  made  80%  of  all  the 
Watch,  Clock  and  Chronometer  Oil  that  is  used  in  America. 

WM.  F.  NYE,  NEW  BEDFORD,  MASS.,  U.  S.  A. 


NYOIL  is  put  up  in  the  follow- 
ing sizes : 
No.  1  Bottle  1  ounce 
No.  4     "     3  ounces 
No.  8    "     8  ounces 
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What  the  Trade  Thinks 


of 


LYRIC  RECORDS 


Extraordinary  Demand 


UNSOLICITED  UNIVERSAL  COMMENDATION 


EXCERPTS  FROM  LETTERS 


PLAYERPHONE  TALKING  MACHINE  CO.,   Chicago,  III. 

"We  are  mighty  well  pleased  with  the  numbers  we  have 
received  and  enclose  herewith  order  which  please  ship  to 
all  our  dealers." 

CLOUGH  &  WARREN  CO. 

"We  have  received  and  tried  the  Lyric  Records  sent  us  and 
find  they  are  all  claimed  for  them  and  we  are  impressed 
with  the  possibilities  for  the  sale  for  them." 

STANDARD    PHONOGRAPH    &    ACCESSORY    CO.,  Dallas, 

Texas 

"We  are  receiving  reports  from  the  records  that  have  been 
furnished  up  to  this  time  and  we  believe  that  Lyric  records 
are  equal  to  any  record  on  the  market  and  superior  to  some." 

WOLLENBERGER  FURNITURE  HOUSE,  EvansvUle,  Ind. 

"We  are  highly  pleased  with  your  records  and  consider 
them  equal  to  anything  on  the  market  today." 

J.  REIMER'S  &  SON,  Washington,  D.  C. 

"We  have  just  received  and  played  the  Lyric  Records  you 
sent  us  and  wish  to  state  that  we  are  delighted  with  same. 
We  are  giving  a  public  demonstration  of  our  own  talking 
machines  before  an  audience  of  three  to  four  hundred  people 
next  Tuesday  night  and  shall  use  your  records  and  deliver 
a  short  talk  upon  their  superiority  to  others  on  the  market. 
We  feel  it  is  a  great  honor  and  privilege  to  present  your 
product  to  the  public  at  this  instance." 

H.  L.  SWITZER  CO.,  Ann  Arbor,  Mich. 

"We  received  the  records  a  week  ago  today  and  to  say  that 
we  are  pleased  with  them  is  a  very  mild  way  of  expressing 
ourselves.  The  writer  took  some  home  to  give  them  a 
thorough  trial  and  we  think  they  are  the  most  natural 
sounding  records  we  ever  tried." 

TUEHR  &  STEMMER  PIANO  CO.,  Chicago,  111. 

"We  wish  to  say  that  we  have  received  the  records  and  after 
giving  them  a  trial  we  came  to  the  conclusion  that  if  the 
general  run  of  your  product  was  of  the  same  quality,  we 
could  safely  recommend  these  records  to  our  dealers." 

STERN    TALKING   MACHINE    CORPORATION,    San  Fran- 
cisco, Cal. 

"We  beg  to  acknowledge  receipt  of  the  records  which  you 
sent  us  and  beg  to  state  that  we  have  tried  them  out  and 
find  them  very  satisfactory  indeed — the  fact  of  the  matter 
is  that  they  are  a  really  wonderfully  good  record." 

GERHARD-HEINTZMAN,  LTD.,  Toronto,  Canada 

"We  wish  to  thank  you  for  the  records  which  we  have  tried 
out  arid  beg  to  say  that  we  like  them  very  much." 


OPEROLLO  PHONOGRAPH  CO.,  Detroit,  Mich. 

"We  have  just  received  your  last  shipment  of  records  and 
wish  to  extend  our  congratulations.  There  is  positively  no 
doubt  in  our  mind  that  you  have  the  most  remarkable  and 
splendid  Hill  and  Dale  cut  record  on  the  market  today  and 
we  do  not  hesitate  in  letting  every  one  of  our  customers 
know  of  that  fact." 

OHIO  TALKING  MACHINE  SALES  CO.,  Cleveland,  Ohio 

"We  received  the  records  by  express  and  think  very  well 
of  them." 

WESTERN  PHONOGRAPH  CO.,  Portland,  Ore. 

"We  acknowledge  receipt  of  your  records  for  which  please 
accept  our  thanks.  We  were  much  pleased  with  the  tone 
of  the  records  and  think  they  should  take  readily  with  the 
public." 

A.  B.  SMITH  PIANO  CO.,  Parkersburg,  W.  Va. 

"We  are  in  receipt  of  your  records.  Have  tried  them  on 
our  machine  and  will  say  that  they  are  very  satisfactory." 

SEWING  MACHINE  EXCHANGE,  Erie,  Pa. 

"We  received  the  records  today  and  are  glad  to  say  that 
they  are  very  good  and  trust  you  will  enjoy  a  nice  trade. 
They  are  a  good,  clear  record." 

E.  G.  ANDREWS,  Malvern,  Ohio 

"Have  heard  the  Lyric  Records  and  I  think  they  are  equal  or 
surpass  anything  on  the  market  and  would  like  very  much 
to  stock  them." 

KWIT  JEWELRY  CO.,  Wheeling,  W.  Va. 

"We  received  your  shipment  of  Lyric  records  and  are  very 
much  pleased  with  them.  We  think  the  Lyric  Records 
superior  to  any  others." 

MAGNOLIA  TALKING  MACHINE  CO.,  Shreveport,  La. 

"We  received  the  Lyric  Records  yesterday  and  are  very 
much  pleased." 

KNAACK  BROS.,  Bellingham,  Wash. 

"The  records  arrived  today.  We  have  tried  them  and  find 
them  all  right." 

DOMINION  PHONOGRAPH  CO.,  Toronto,  Canada 

"We  have  just  received  the  Lyric  Records  and  we  may  say 
that  they  are  as  good  a  product  as  any  on  the  market. 
They  will  certainly  meet  with  great  success." 


THE  GEORGE  McLAGAN  FURNITURE  CO.,  Ltd. 

STRATFORD,  ONTARIO,  CANADA 

Sole  agents  and  distributers  for  Lyric  Records  in  Canada 

LYRAPHONE  CO.  of  AMERICA 


Address  All  Communications 
GENERAL  OFFICES 
12-14  WEST  37th  STREET 
NEW  YORK,  N.  Y. 


FACTORY 

BROOKLYN,  N.  Y. 
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LOS  ANGELES  LOOKS  FOR  A  RECORD-BREAKING  TRADE 

Everything  Points  to  Unusually  Favorable  Conditions  for  Large  Business — Increased  Prices  Do 
Not  Hurt  Sales — Better  Class  of  Trade  Much  in  Evidence — General  News  of  the  Month 


Los  Angeles,  Cal.,  November  6. — Never  has 
business  been  better  in  Los  Angeles  and  south- 
ern California  in  general  than  during  the  month 
of  October,  and  every  dealer  in  this  section  is 
preparing  to  the  best-of  his  ability  for  a  record- 
breaking  trade  in  November  and  December. 
Conditions  are  fine  at  present  on  the  Coast,  and 
crops  were  all  up  to  the  average,  or  above  it, 
this  year.  In  fact,  business  in  all  lines,  with 
the  possible  exception  of  real  estate,  has  been 
increasing  in  1917,  in  spite  of  the  financial  de- 
pression that  we  would  naturally  expect  to 
follow  in  the  wake  of  the  world  war. 

A  new  war  tax  has  just  been  put  on,  and,  of 
course,  luxuries,  and  all  kinds  of  amusements, 
were  the  first  to  feel  it.  However,  this  should 
stimulate  the  record  business,  as  the  majority 
of  people  with  machines  will  be  satisfied  to 
have  their  entertainment  at  home  instead  of 
paying  the  increase  in  prices  at  the  movies, 
theatres,  etc. 

The  raise  in  price  on  all  makes  of  talking 
machines  has  not  made  any  appreciable  differ- 
ence in  sales.  In  fact,  owing  to  the  rapid  in- 
crease in  the  price  of  all  commodities,  most 
people  have  figured  it  out  that  all  talking  ma- 
chines will  continue  to  raise  and  that  now  is 
the  time  to  buy.  The  shortage  of  machines 
and  records  is  a  great  handicap  to  the  local  deal- 
ers. The  worst  feature  of  it  is  that  the  pros- 
pects are  not  very  bright  for  Christmas  stocks. 
The  wholesale  houses  cannot  be  blamed  for 
this  shortage,  as  they  seem  to  be  unable  to  get 
anywhere  near  an  adequate  supply  from  the 
factories. 

Of  course,  freight  conditions  are  very  bad  at 
present  and  goods  arc  a  long  time  in  transit. 
In  fact,  on  several  occasions  cars  are  known  to 
have  been  sidetracked,  the  goods  removed  and 
stored,  and  the  cars  used  by  the  railroads  for 
other  purposes.  The  cause  of  this  is  lack  of 
rolling  stock,  and  the  increased  demand  for 
cars  by  the  Government.  If  it  were  not  now 
for  the  fact  that  ships  are  scarcer  than  cars  this 
would  be  a  good  time  to  show  the  advantages 
of  the  Panama  Canal,  which  has  cost  our  coun- 
try so  much  money,  and  which  was  expected  to 
bring  the  Pacific  Coast  so  many  benefits  through 
cheaper  transportation,  etc. 

The  demand  for  the  more  expensive  models 
of  machines  is  very  gratifying  to  the  dealers, 
and  is  a  sign  that  the  general  public  is  begin- 
ning to  take  talking  machines  more  seriously, 
realizing  the  enormous  amount  of  entertainment 
to  be  derived  from  them.  The  needle  shortage 
is  still  a  handicap,  it  being  more  difficult  to 


obtain  them  from  the  factories  every  day,  with 
the  exception  of  the  Victor  product,  which  has 
raised  10  cents  per  hundred.  Most  dealers  are 
charging  15  cents,  or  two  for  a  quarter. 

The  Musical  Record  Shop,  514  South  Broad- 
way, has  a  very  unique  Victor  display  in  its 
window  this  week.  They  are  featuring  John 
McCormack's  latest  record,  "Send  Me  Away 
With  a  Smile,"  and  have  a  life-size  reproduction 
of  a  "Sammie"  bidding  his  sweetheart  good-bye. 
This  is  a  very  attractive  window,  and  has  cre- 
ated a  great  deal  of  interest.  F.  S.  Allen,  the 
proprietor  of  this  shop,  is  to  be  congratulated 
upon  the  originality  of  this  display. 

Herman  Beck,  manager  of  the  talking  machine 
department  of  the  George  J.  Birkel  Music  Co., 
says  that  business  was  exceptionally  good  dur- 
ing the  month  of  October.  Mr.  Beck  deplores 
his  shortage  on  Victrola  XIV's,  there  being  an 
unusually  large  demand  for  that  model  this  fall. 

Mrs.  Brooks,  of  the  Monrovia  Book  &  Music 
Store,  has  sold  out  to  A.  A.  Tanner  &  Co., 
who  will  be  exclusive  Victor  dealers  in  Mon- 
rovia, Cal. 

Wesley  H.  Ruggles,  youngest  son  of  Charles 
S.  Ruggles,  manager  for  Sherman,  Clay  &  Co., 
Victor  jobbers,  has  been  called  to  the  colors, 
and  will  be  in  the  motion  picture  division  of  the 
Signal  Corps,  with  headquarters  at  present  at 
Washington,  D.  C.  Mr.  Ruggles  was  formerly 
director  with  the  Vitagraph  Co.  in  Los  An- 
geles and  New  York. 

George  W.  Bates,  comptroller  for  Sherman, 
Clay  &  Co.,  San  Francisco,  paid  a  visit  to  the 
local  branch  on  Tuesday.  Mr.  Bates  is  a  very 
busy  man,  having  charge  in  his  department  of 
the  four  branches  of  the  store  on  the  Pacific 
Coast. 

John  Miller,  who  formerly  had  charge  of  the 
record  stockroom  of  the  Southern  California 
Music  Co.,  has  accepted  a  position  in  the  record 
department  with  the  Wiley  B.  Allen  Co. 

On  the  evening  of  October  23  Madame  Odette 
Le  Fontenay,  late  soprano  with  the  Metropolitan 
Opera  Co.  of  New  York  City,  gave  a  delightful 
tone  test  with  the  Edison  Diamond  Disc  at 
Trinity  Auditorium.  Madame  Le  Fontenay  was 
ably  assisted  by  Miss  Dorothy  Hoyle,  violinist, 
who  traveled  with  Sousa's  Band  for  several  sea- 
sons as  soloist.  Altogether  this  was  a  most  suc- 
cessful tone  test,  more  than  three  thousand 
persons  being  present,  taxing  the  capacity  of 
the  audiltorium  to  the  utmost.  The  entertain- 
ment was  given  under  the  direct  supervision  of 
O.  A.  Lovejoy,  manager  of  the  Diamond  Disc 
Distributing  Co.,  of  this  city.     During  the  eve-  ' 


ning  Miss  Hoyle  read  a  telegram  from  Thomas 
A.  Edison,  requesting  that  every  patriotic 
American  get  behind  the  second  Liberty  Loan 
and  do  his  "bit"  for  our  country.  This  mes- 
sage by  the  great  inventor  was  enthusiastically 
received  by  the  audience. 

Last  week  the  Southern  California  Music  Co. 
had  a  very  interesting  exhibit  in  its  window  of 
war  curios  gathered  on  the  battlefields  of  Europe 
during  the  present  war.  These  were  exhibited 
in  conjunction  with  the  "Army  and  Navy" 
model  of  the  Edison  Diamond  Disc.  This 
interesting  display  was  viewed  by  thousands 
during  the  week. 

C.  S.  Ruggles,  of  Sherman,  Clay  &  Co.,  called 
attention  to  the  enormous  increase  in  the  Victor 
line  during  the  last  decade  by  reporting  more 
business  during  October  of  this  year  than  was 
done  the  first  year  Sherman,  Clay  &  Co.  opened 
up  their  branch  in  this  city,  which  was  in  1906. 

The  Lyon-McKinley-Smith  Co.,  of  737  South 
Hill,  have  taken  the  exclusive  agency  for  the 
Columbia  line,  and  have  an  up-to-date  talking 
machine  department,  where  they  expect  to  carry 
a  complete  line  both  in  machines  and  records. 
This  department  will  be  in  charge  of  Howard 
Brown,  who  was  recently  connected  with  the 
J.  B.  Brown  Music  Co. 


FEATURE  NEW  PERIOD  VICTROLAS 

Ten  Models  Illustrated  Effectively  in  Colors  in 
Spread  in  "Voice  of  the  Victor" 


The  feature  of  "The  Voice  of  the  Victor"  for 
November  is  the  elaborate  center  spread  which 
presents  to  the  attention  of  the  reader  handsome 
reproductions  in  colors  of  ten  of  the  new  period 
Victrolas.  Not  only  is  every  detail  of  the  de- 
signs brought  out  strongly  in  the  illustrations, 
but  the  Victrolas  are  shown  in  apartments  dec- 
orated and  furnished  in  accordance  with  the 
same  periods  as  are  represented  by  the  ma- 
chines. The  whole  spread  represents  a  most 
effective  piece  of  art  work  and  arrangements 
have  been  made  to  supply  a  limited  number  of 
the  spreads,  printed  on  heavy  paper,  to  dealers 
for  display  purposes. 


INSTALLS  NEW  IMPROVEMENTS 

The  Mutual  Talking  Machine  Co.,  New  York, 
manufacturer  of*  Mutual  tone  arms  and  sound 
boxes,  announces  the  perfection  of  a  number  of 
important  improvements  which  are  now  in- 
cluded in  its  tone  arms.  The  company  reports 
a  constantly  increasing  demand  for  its  prod- 
ucts; a  demand,  which  it  states,  give  every  in- 
dication of  continuing  for  some  time  to  come. 
It  is  particularly  gratified  with  the  large  num- 
ber of  repeat  orders  it  is  receiving  from  manu- 
facturers throughout  the  country. 


THE  TIPHANY  MOTOR 

IS    WORTH    ITS    WEIGHT    IN  GOLD 

THE  GREATEST  ACHIEVEMENT 

has  been  accomplished  in  the  Phonograph  Cabinet  Industry,  the  most!  beautiful 
and  artistic  cabinets  have  been  designed — a  credit  to  the  talking  machine  [business 
— "thanks  to  the  enterprising  cabinet  manufacturers — the  next  step  is  to 

INSTALL 

A  TIPHANY  MOTOR  in  your  handsome  cabinets,  then  you  have  something  to  boast  of. 

THE  TIPHANY  MOTOR 

combines  QUALITY,  BEAUTY  and  DURABILITY 

THIS  COMBINATION 

will  produce  an  ever-lasting  success  and  something  to  be  proud  of 

THE  TIPHANY  MOTOR  CO.,   3*«™^=?   NEW  YORK,  U.S. A. 
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CENTURY  CABINET  COMPANY 

Announce  that  besides  making  Phonograph 
Cabinets  of  superlative  quality,  they  are 
the  originators,  makers  and  distributors  of 


Century 
Universal 
Tone  Arm 
No.  2 


Spring  balanced,  which,  though  improved  from  time  to 
time,  has  the  distinction  of  having  been  the  first  practical 
universal  tone  arm  made  or  sold  in  America,  of  having 
been  imitated  and  of  having  been  adopted  by  most  of  the 
manufacturers  who  demand  tone  quality  and  artistic  ap- 
pearance. Easy  of  operation.  Built  to  last  a  lifetime. 
True  centering  on  both  lateral  and  vertical  cut  records. 


Century  Sound 
Box 

which  is  new  in  design,  in 
construction  and,  because  it 
embodies  features  that  are 
entirely  new  and  exclusive, 
its  reproduction  is  pure,  dis- 
tinct, brilliant. 


□ 


Spring  balanced,  which,  though  in  many  respects  similar 
to  the  No.  2,  revolves  on  ball  bearings  so  that  friction  is 
entirely  eliminated.  Rigid  in  construction.  Of  beautiful 
design  and  proportions.  True  tracking.  Perfect  centering. 
Tone  passage  unobstructed. 


Century  Tone 
Modifier 

which  does  not  ruf- 
fle the  sound  and  is 
free  of  vibration. 


□ 

□  □  □ 


Patents  applied  for. 

Unless  your  phonograph  is  equipped  with  the  best  sound -producing 
media  your  business  is  in  jeopardy. 

Tone  is  the  thing.  Distinctiveness  of  design  a  feature.  Both  predominate 
in  Century  equipment. 

Send  now  for  descriptive  catalog  and  price  list,  or  send  for  samples 
so  that  you  may  not  unnecessarily  lose  time  in  making  yours  a  better 
phonograph. 


CENTURY  CABINET  C? 
15  WEST  45th  STREET 
NEW  YORK  ■  9   m  a  m 


'PHONE  BRYANT  7488 


TRADE-MARK 


FACTORY  AT  UTICA,  N.  Y» 
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Section  of  Standard's  Record  Bins 

"Standard  Service"  uses  this  great  big 
stock  to  cut  corners  and  develop  speed 
on  deliveries  of  the  records  you  need. 


The  New  Victor  Distribution 


We  consider  our  job  of  "distributing"  has  just  begun  when  we 
place  Victor  records  on  a  dealer's  shelf. 

Our  interest  in  your  records  terminates  when  they  are  in 
Victrola  homes — and  not  before. 

Here  are  a  few  of  Standard's — 

Short  Cuts — From  Our  Bins  To  Your  Customer 

Monthly  Record  Letter  advising  dealers  what  records  to  stock  strong. 
Monthly  Record  Letter  for  Dealers'  use — multigraphed  on  multi-colored  letterhead. 
Supplements  imprinted  with  Dealer's  name  conforming  to  style  of  back  page. 
Supplement  envelopes  featuring  popular  record  of  each  month  and  dealer's  jiame. 
Four-color  supplement  container,  mailed  without  envelope. 

Addressing  service  for  supplement  and  other  mailing,  maintaining  mailing  lists,  etc. 
Window  Cards  in  four  colors,  featuring  hits  of  month. 

Advertising  copy  and  cuts,  Victor  and  our  own  service,  co-operating  directly  with 
dealers'  newspapers,  Dealers'  Consulting  Service. 

Campaigns  for  dealers  on  all  specials. 

Monthly  gathering  of  dealers  to  hear  records. 

Printing  Department — maintained  exclusively  for  dealers.    Multigraphing  for  all 
dealer  uses,  always  available.    Addressing  for  all  purposes. 

Timely  hints  as  to  lines  to  feature,  Victor  artists  appearing  locally,  etc. 


"Standard  Service  Does  Increase  Sales" — we  hear  that  almost  every  day.  If  you  are  not  a 
"Standard"  dealer,  you  are  not  yet  realizing  all  the  possibilities  in  the  Victor  game.  For 
remember — we  undertake  not  only  to  fill  your  shelves,  but  to  empty  them  as  well. 


STANDARD  TALKING  MACHINE  CO. 

Joseph  C.  Roush,  President 
Pittsburgh 
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WE  MAKE  NOTHING  BUT 

We  have  secured  control  of  some  of  the  largest  regular  supplies  of  finest 

domestic  and  imported 

India  Diaphragm  Mica 

in  the  United  States.    This  enables  us  to  give  efficient  service  and  fair  prices. 

We  refer  to  scores  of  satisfied  customers. 


The  PHONOGRAPH  APPLIANCE  CO., 


109  West  Broadway 
NEW  YORK 


CRYSTAL  EDGE 

MICA 


DIAPHRAGMS 


VALUE  OF  MECHANICAL  SERVICE 

Set  Forth  by  Thomas  J.  Leonard,  General  Sales 
Manager  Musical  Phonograph  Division,  Thos. 
A.  Edison,  Inc.,  in  a  Recent  Address 

M'echanical  service  is,  to  my  mind,  one  of  the 
two  most  vital  factors  in  our  merchandising 
scheme. 

Mechanical  inspection  service — the  hunting  for 
trouble  to  forestall  its  appearance— this  is  logi- 
cally the  dealer's  first  thought  and  greatest. 

Ours  is  a  business  so  different  that  we 
have  only  recently  begun  to  realize  the  fact. 
Only  yesterday,  it  seems,  we  were  merchants 
of  phonographs— of  talking  machines,  some 
of  us— following  blindly,  unquestioningly,  the 
time-honored  methods  of  promotion  and  mer- 
chandising which  tradition  had  autocratically 
foisted  upon  us,  apparently  for  all  time.  To-day 
we  are  merchants  of  another  and  different  school 
— only  partially  awakened  as  yet,  it  is  true,  to 
the  fact  that  all  the  traditions,  all  the  illusions 
of  the  business  must  be  discarded  and  forgotten 
for  successful  merchandising.  It  is  a  wrench 
for  some  of  us,  this  sudden  transition  from  one 
sphere  to  another,  so  essentially  different,  but 
we  must  accept  it  if  we  are  going  to  make  our 
success  real  and  positive. 

In  the  old  days — let  us  call  them  old  days, 
although  they  are  comparatively  recent — we  sold 
a  phonograph  or  a  talking  machine  and  a  few 
records  and  naturally  expected  that  the  owner 
would  buy  new  records  for  a  while  until  the 
novelty  wore  off,  and  then  for  another  while 
he  would  buy  fewer  records,  and  pretty  soon 
he  would  stop  buying  them  altogether.  We 
expected  that  he  would  tire  of  his  machine — and 
we  were  seldom  disappointed.  We  mailed  him 
the  new  supplements  at  first  as  they  came  out. 
but  so  far  as  making  any  effort  to  maintain  his 
record  patronage  by  regularly  inspecting  and 
keeping  his  instrument  in  good  condition  was 
concerned,  that  was  the  least  of  our  thoughts. 
If  something  went  wrong  with  the  instrument — 
and  he  brought  it  in — we  repaired  it,  of  course, 
and  we  didn't  lose  any  money  on  the  charges 
we  made  for  the  service,  by  the  way.  The  cus- 
tomer rather  expected  to  pay  a  pretty  good 
price  for  the  work,  and  he  wasn't  often  dis- 
appointed. 

That  was  the  extent  of  our  service  and  the 
boundary  of  our  vision  in  those  days.  Our  lack 
of  foresight  in  this  respect  has  its  counterpart 
to-day  in  the  small  auto  dealer  handling  a  cheap, 
or  medium-priced  car;  he  energetically  pursues 
a  customer,  and  after  he  has  a  sale  landed  gives 
no  further  thought  to  the  owner  than  to  a 
profitable  charge  when  he  gets  into  mechanical 
trouble.  The  owner  expects  it — and  he  -isn't 
often  disappointed. 

That  isn't  the  way,  however,  that  the  dealer 
in  the  auto  de  luxe — the  Packard,  the  Rolls 
Royce,  and  the  like — handles  his  customers.  With 
such  a  dealer  service  is  the  first  consideration. 
Regularly — monthly  at  least — he  is  in  touch 
with  the  owner  to  insure  that  everything  is  satis- 
factory. And  it  is  not  the  owner's  assurance 
that  satisfies  him — but  an  actual  inspection  of 
the  car. 

His  constant  care  is  to  head  off  trouble — to 
preserve  the  good  mechanical  reputation  of 
the  product  and  his  own  reputation  for  good 
service.  He  needs  the  recommendation  of  the 
satisfied  owner.  That  is  the  reward  he  ex- 
pects for  his  preferred  service. 

The  Edison  dealer  is  engaged  in  selling  a 
musical  instrument  de  luxe.  He  is  selling  an  in- 
strument of  nice  adjustment,  which  to  perform 
its  almost  miraculous  function  properly  must 
always  be  perfect  in  all  its  details.  If  the  dealer 
in  a  mechanical  apparatus  which,  however  scien- 
tifically designed,  skilfully  constructed  or  lux- 
uriously appointed  it  may  be,  discharges  the 
very  commonplace  function  of  transportation 
from  here  to  there — if  such  a  dealer  makes  it 
his  business  to  be  so  eternally  vigilant  in  antici- 
pating troubles  in  the  operation  of  his  product 
— how  much  greater  the  responsibility  of  the 
Amberola  dealer  whose  instrument  is  delicately 
attuned  to  perpetuate  the  glorious  artistry  of 


the  greatest  known  exponents  of  music  and  song. 

We  believe  that  the  time  is  right  now  when 
Amberola  dealers  must  realize  that  it  is  abso- 
lutely essential  for  them  to  establish  a  sys- 
tematic inspection  of  instruments  in  the  hands 
of  their  customers.  It  should  be  gratuitous 
service  for  a  reasonable  length  of  time — say  a 
year — and  after  that  I  believe  it  is  proper  to 
make  a  nominal  charge  for  the  service.  No 
owner,  I  am  sure,  can  reasonably  object  to  such 
an  arrangement.  I  believe  that  with  a  few  ex- 
ceptions they  will  be  glad  to  have  their  instru- 
ments looked  after  and  pay  for  the  service.  If 
it  is  necessary  to  enumerate  the  reasons  for 
mechanical  inspection  service,  they  are: 

1.  Mechanical  inspection  keeps  accounts  from 
falling  into  arrears. 

2.  Mechanical  inspection  pays  profits  in  im- 
mediate and  future  sales. 

3.  Mechanical  inspection  produces  prospects 
who  have  heard  the  New  Edison  under  the  most 
favorable  conditions  and  already  more  than  half 
sold. 

4.  Mechanical  inspection  creates  good-will  on 
the  part  of  the  owner  and  makes  him  a  good 
booster. 

I  do  not  believe  it  is  necessary  to  elaborate  on 
these  reasons.  They  have  been  established  be- 
yond doubt  and  cannot  be  disputed. 

We  are  going  to  a  big  annual  expense  to  im- 
press upon  our  dealers  the  importance  and 
practical  working  of  mechanical  service.  Our 
mechanical  instructors  who  travel  the  United 
States  and  Canada,  showing  dealers  the  best 
and  easiest  way  to  make  small  repairs  and  ad- 
justments and  the  proper  plan  of  inaugurating 
mechanical  inspection  among  owners,  represent 
a  considerable  annual  expense  to  us.  We  con- 
sider this  money  well  spent.  In  fact,  it  is  no 
reflection  on  our  other  travelers  to  say  that  we 
consider  our  mechanical  instructors  of  equal 
importance  to  any  of  our  men  in  the  field.  Every 
day  we  find  them  more  valuable  and  every  day 
we  reach  a  greater  appreciation  of  the  kind  of 
work  they  are  engaged  in. 

These  instructors  are  sent  out  with  the  idea 
of  reaching  every  dealer  if  possible.  It  is,  of 
course,  out  of  the  question  to  expect  that  they 


dealers  at  their  places  of  business.  It  is  in- 
tended, however,  to  make  it  possible  for  every 
dealer  to  receive  personal  instruction.  I  mean 
by  that  that  the  instructor  works,  as  far  as 
possible,  on  the  central  points  of  instruction 
idea — that  is,  he  gives  mechanical  coaching  to 
the  dealer  at  selected  important  points,  and  you 
dealers  are  notified  by  your  jobbers  where  the 
nearest  point  is  and  invited  to  spend  a  day  there 
with  our  expert.  You  should  bring  with  you 
your  salesman  or  mechanic  or  whoever  handles 
your  repair  work  and  any  cases  of  mechanical 
troubles  which  have  baffled  your  skill.  If  the 
instructor  visits  your  town,  he  will  be  only  too 
willing  to  go  out  with  you. 


TALKING  MACHINE  EXPORTS 

The   Figures  for  August  Presented — Exports 
Show  Increase  for  the  Month 

Washington,  D.  C,  November  12.— In  the 
summary  of  the  exports  and  imports  of  the 
commerce  of  the  United  States  for  the  month 
of  August,  1917  (the  latest  period  for  which  it 
has  been  compiled),  which  has  just  been  issued 
by  the  Bureau  of  Statistics  of  the  Department 
of  Commerce  and  Labor,  the  following  figures 
regarding  talking  machines  and  supplies  ap- 
pear: 

Talking  machines  to  the  number  of  10,059, 
valued  at  $218,761,  were  exported  for  August, 
1917,  as  compared  with  6,078  talking  machines, 
valued  at  $155,662,  sent  abroad  in  the  same 
month  of  1916.  The  total  exports  of  records 
and  supplies  for  August,  1917,  were  valued  at 
$105,837,  as  compared  with  $112,856  in  August, 

1916.  For  the  eight  months  57,222  talking  ma- 
chines were  exported,  valued  at  $1,415,398  in 

1917,  and  37,255,  valued  at  $946,755,  in  1916, 
while  records  and  supplies  valued  at  $1,180,205 
were  sent  abroad  during  1917,  as  against  $717,804 
in  1916. 

Burrows  &  Sanborn,  Lynn,  Mass.,  have  re- 
modeled and  enlarged  their  talking  machine  de- 
partment to  take  care  of  increasing  business. 
The  improvements  include  six  demonstrating 
rooms  for  the  testing  of  Victrolas  and  Grafono- 


will  make  a  personal  call  upon  every  one  of  our     las.    Hugh  Arbuckle  is  department  manager. 

JCHUBEW 

lPHCNOCf{APH 

'"THE  phonograph  that  plays  all  makes  of  disc 
*■   records  without  attachments  —  and  plays 
them  so  much  better  than  even  the  machines 
for  which  they  are  named. 

That  makes  perfect  music  of  every  test — and 
a  sale  of  every  possible  inquiry. 

FIVE   MODELS,   $61    to  $203 

Big,  new,  local  newspaper  campaign.  Full 
particulars  of  our  dealers*  co-operative  selling 
plan  sent  on  request.  It's  different  and  very 
profitable  for  you. 

The  BELL  TALKING  MACHINE  CORPORATION 


Offices  and  Show  Rooms,  44  W.  37th  St.,  New  York 


Factory,  1  to  7  West  139th  St. 


LOCAL  TERRITORIAL  DISTRIBUTORS 

Schubert  Phonograph  Distributing  Co.,  308  Lyceum  Bldg.,  Pittsburgh,  Pa. 

J.  A.  Ryan,  3231  Troost  Ave.,  Kansas  City,  Mo.  Smith-Woodward  Piano  Co.,  1018  Capitol  Ave.,  Houston,  Tex. 


THE    TALKING    MACHINE  WORLD 


101 


cheeriness  and  comfort  and  restfulness — where, 
maybe,  they  would  be  free  to  tell  me  about 
daughter's  last  party  or  baby's  new  tooth,  and 
ask  about  the  latest  dance  records,  or  "what's 
new  in  opera  selections." 

The  many  people  who  attended  the  opening 
gave  testimony  to  the  fact  that  Mr.  Standke's 
idea  has  been  well  carried  out. 

The  shop  throughout  is  finished  in  a  pleas- 
ing shade  of  white  enamel,  which  shows  up 
well  in  contrast  with  the  dark  furniture  and 
fittings. 

In  the  large  front  room  are  shown  a  wide 
variety  of  Brunswick  phonographs,  embracing 


HANDSOME  NEW  BRUNSWICK  SHOP  OPENS  IN  INDIANAPOLIS 

George  F.  Standke,  Veteran  Talking  Machine  Man,  Manager  of  New  Quarters — Special  Attention 
Paid  to  the  Decoration  and  Interior  Arrangement  of  the  Shop 

Indianapolis,  Ind.,  November  5. — With  the  open- 
ing of  the  Brunswick  Shop-  on  Saturday,  Indian- 
apolis received  another  "spot  of  beauty"-  in  the 
retail  shopping  district,  for  the  shop,  which  is 
located  at  124  North  Pennsylvania  street,  is  of 
the  artcraft  design  and  no  effort  has  been  spared 
to  make  it  a  thing  of  beauty.  The  idea  of  its 
creation  came  from  George  F.  Standke,  its  man- 
ager, and  is  the  result  of  years  of  experience  as 
an  employe  in  stores  where  lack  of  harmony 
jarred,  and  surroundings  seemed  wofully  out 
of  tune  with  the  melody  and  rhythm  which  a 
place  devoted  to  music  should  have  in  Mr. 
Standke's  estimation. 

The  shop  is  financed  by  Indianapolis  capital, 
employs  Indianapolis  people  and  is  in  every- 
thing an  Indianapolis  institution. 

"I  have  worked  in  several  phonograph  par- 
lors," said  Mr.  Standke,  "with  accent  on  the 
'parlors,'  and  have  visited  hundreds  of  such 
places.  I  regret  to  say  most  of  these  establish- 
ments depressed  me  awfully.  They  were  alto- 
gether too  dignified  and  formal. 

"The  more  I  got  to  thinking  of  it,  the  more 
decided  I  became  in  that  folks  who  buy  phono- 
graphs are  as  human  as  purchasers  of  soap, 
sardines  and  such  like.  I  couldn't  for  the  life 
of  me  figure  out  why  the  friends  and  customers 
of  these  phonograph  houses  should  experience 
a  cold  chill,  be  forced  to  dwell  upon  the  solemn- 
ness  of  the  universe,  and  instinctively  recount 
their  sins,  both  of  commission  and  omission, 
every  time  they  came  in  for  a  couple  of  new 
records. 

"Naturally,  I  began  wanting  a  phonograph 
store  of  my  own.  But  from  the  first  I  decided 
on  one  thing:  It  was  not  to  be  a  'parlor,'  but 
a  shop  wonderfully  artistic  and  yet  equally  in- 
viting and  attractive.  There  was  to  be  no  dis- 
mal ceremoniousness  about  it,  no  gloomy  for- 
mality in  evidence.  T  wanted  a  place  that  folks 
would  be  glad  to  come  to — a  place  all  full  of 


a  complete  selection  of  the  various  sizes,  styles 
and  finishes. 

One  side  of  the  remainder  of  the  shop  is  de- 
voted to  a  number  of  individual  recital  rooms. 
These  are  delightfully  appointed  little  enclos- 
ures where  one  may  hear  the  Brunswick  phono- 
graphs without  noise  and  distraction.  The  rest 
room  of  the  shop  is  charming. 

The  opening  of  the  Brunswick  Shop  was  ad- 
vertised by  full-page  advertisements  in  the 
daily  newspapers.  The  companies  which  fur- 
nished and  equipped  the  shop  took  small  ads 
on  the  page  devoted  to  the  Brunswick  Shop 
opening. 

An  attractive  little  booklet  entitled  "A  Little 
Journey  Through  the  Brunswick  Shop,"  writ- 
ten by  Burton  Bigelow,  was  given  away  as  a 
souvenir. 


EMBARGO  ON  USE^OF  OPEN  CARS 

Musical  Instruments  and  Parts  May  Not  Be 
Transported  in  Open  Top  Cars  Under  Re- 
cent Order  From  Washington — Rule  Will  In- 
crease the  Shortage  of  Box  Cars 


order,  to  include  more  drastic  regulations.  An- 
other probable  effect  will  be  to  increase  the 
difficulties  in  making  shipments,  for  the  order 
will  serve  to  increase  the  shortage  of  box  cars 
by  diverting  to  such  cars  goods  formerly  trans- 
ported in  open-top  cars. 


Washington,  D.  C,  November  6. — Robert  S. 
L.ovett,  administrative  officer,  under  th'e  Pri- 
ority Shipment  Act,  has  issued  an  order  re- 
stricting open  top  cars  for  the  transportation  of 
necessary  commodities,  such  as  coal,  coke,  etc. 
Among  the  articles  which  may  not  be  shipped 
on  open  top  cars  are  included  "materials  and 
supplies  other  than  coal,  for  the  manufacture 
of  pleasure  vehicles,  or  furniture,  or  musical  in- 
struments." Another  section  of  the  ruling  of 
the  order  bars  musical  instruments  themselves 
from  being  transported  in  such  cars. 

Although  musical  instruments  and  supplies 
for  same  are  specified  in  the  order,  it  should 
not  have  any  very  serious  effect  on  the  trade, 
for  there  is  nothing  used  in  piano  manufacture, 
with  the  possible  exception  of  the  raw  lumber 
that  is  transported  in  other  than  box  cars. 
Such  cars  must  also  be  used  for  transportation 
of  kiln-dried  lumber.  The  interest  of  the  trade 
lies  principally  in  the  possible  revision  of  the 


TO  DISTRIBUTE  PATHE  PRODUCTS 

The  Fuller-Morrison  Co.,  of  Chicago,  to  Dis- 
tribute This  Line  in  Their  Territory 


The  Pathe  Freres  Phonograph  Co.,  Brook- 
lyn, N.  Y.j  announced  this  week  the  appointment 
of  the  Fuller-Morrison  Co.,  Chicago,  111.,  as  a 
distributor  of  Pathe  products.  This  concern  is 
one  of  the  largest  wholesale  druggists  in  its 
territory,  and  is  splendidly  organized  to  handle 
the  requirements  of  Pathe  dealers  in  Chicago 
and  vicinity. 

In  the  past  few  months  the  Pathe  Freres  Co. 
has  completed  arrangements  with  •  a  number  of 
prominent  and  successful  wholesale  houses  for 
the  representation  of  the-Pathe  line  as  distrib- 
utors. Pathe  wholesale  business  is  increasing 
steadily,  and  at  the  present  time  new  dealers  in 
all  sections  of  the  country  are  being  added  to 
the  Pathe  lists. 


For  the  New 

Victrolas 
Model-A 

A  Complete  Set  of 


Price  Cards 


artistic  and  neat,  each  card  being  of 
a  different  Combination  of  Colors. 


Here  is  something  every 
Victor  dealer  really  needs. 


50 


Per  Set  of  Nine  Cards 
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The  Warning  Has  Been  Sounded ! 

Stock  Up  Now  With  Enough  PATHEPHONES 
To  Carry  You  Over  the  Holidays  ! 

Get  Them  While  You  Can,  Before  Transportation 
Facilities  Become  Head -Over- 
Heels  in  the  Handling  of  War 
Traffic!  Prepare  to  Reap  the 
Greatest  Profits  in  the  History 

of  the  TALKING  MACHINE  BUSINESS ! 


For  Real  Service,  Write,  Wire  or  See  the 

PITTSBURGH  PATHEPHONE  CO. 

America's  Best  Equipped  Pathe  Distributors 
963  Liberty  Avenue  PITTSBURGH,  PA. 

Illllllllllllillllll 
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DEATH  OF  FREDERICK  J.  WARBURTON 

Vice-President  of  Columbia  Graphophone  Co. 
Passes  Away,  Beloved  by  All,  in  His  75th  Year 


Frederick  J.  Warburton,  vice-president  of  the 
American  Graphophone  Co.  and  the  Columbia 
Graphophone  Co.,  died  Friday  morning,  No- 
vember 2,  at  his  country  home,  Scarsdale,  N.  Y. 
Mr.  Warburton,  who  was  seventy-five  years  of 
age  at  the  time  of  his  death,  had  been  ill  for 


Frederick  J.  Warburton 

the  past  month,  but  his  many  friends  had  hoped 
that  he  would  recover  from  this  illness. 

Mr.  Warburton  was  prominent  in  financial 
and  industrial  circles,  for  besides  being  vice- 
president  of  the  above  companies,  he  was  sec- 
retary and  treasurer  of  the  Mergenthaler  Lino- 
type Co.,  New  York,  one  of  the  foremost  manu- 
facturing concerns  in  the  country.  He  was  also 
a  director  of  the  Automatic  Clerk  Co.,  and  sec- 


retary and  treasurer  of  the  National  Typo- 
graphic Co. 

Mr.  Warburton  had  been  associated  with  the 
American  Graphophone  Co.  and  the  Columbia 
Graphophone  Co.  from  practically  its  birth,  and 
his  wise  counsel  and  intimate  knowledge  of 
the  most  important  problems  that  confront 
the  executive  helped  the  company  immeasurably 
in  attaining  its  wonderful  success.  During  his 
recent  years  Mr.  Warburton  had  taken  an  un- 
usually keen  interest  in  the  activities  and  prog- 
ress of  the  Columbia  Graphophone  Co.  and  had 
been  an  important  factor  in  arriving  at  decisions 
which  proved  stepping-stones  to  the  company's 
steady  and  satisfactory  rise  in  the  talking  ma- 
chine industry. 

Personally,  Mr.  Warburton  had  won  the  es- 
teem, admiration  and  friendship  of  every  one 
of  his  co-workers.  Courteous  and  considerate 
at  all  times,  he  represented  the  type  of  success- 
ful business  man  who  appreciated  the  efforts  of 
his  associates  and  whose  genial  personality  and 
kindness  was  an  unfailing  help  in  times  of  need. 
He  had  been  very  active  in  Y.  M.  C.  A.,  church 
and  general  philanthropic  work  and  had  de- 
voted the  greater  part  of  his  spare  time  to  many 
charities  and  social  movements  which  owe  a 
great  deal  to  his  unselfish  co-operation.  His 
loss  is  keenly  felt  by  his  associates  in  the  Co- 
lumbia Graphophone  Co.,  many  of  whom  had 
been  associated  with  him  intimately  for  a  num- 
ber of  years. 

The  funeral  services  were  held  on  November 
5  from  the  Central  Congregational  Church, 
Brooklyn,  N.  Y.,  and  were  attended  by  the  offi- 
cials of  the  Columbia  Graphophone  Co.  and  a 
great  many  of  Mr.  Warburton's  friends  and  as- 
sociates in  the  business  and  social  world. 


A  BIG  DEMAND 

Throughout  the  Country  for 


CORTINA 

FRENCH  AND  ENGLISH 


Cet  your  share  of  this  business.  An  ideal  gift  for  the 
boys  in  training  or  the  trenchet.  It  often  sells  a  machine 
with  it. 

The  course  consists  of  an  authoritative  Military  Manual 
containing  a  foreword  by  Major-Gen.  Leonard  Wood. 

WITH  TWENTY  PHONOGRAPH  RECORDS  (10-12" 
double  face  discs).  Send  for  full  information.  Advertising  matter, 
military  poster-hangers  free. 

Also  Spanish,  Italian,  german,  and  English 
and  French  for  Spaniards 

CORTINA  ACADEMY  OF  LANGUAGE 

12  East  46th  Street.  New  York 


P.  Q.  SPITZ  NOW  MANAGER 


NEW  INCORPORATION 

The  Master  Music  Co.,  Dover,  Del.,  has  been 
incorporated  with  a  capital  stock  of  $75,000,  to 
manufacture  talking  machines  and  pianos. 


P.  G.  Spitz,  president  of  the  Iowa  Victor 
Dealers'  Association,  has  been  appointed  man- 
ager of  the  Victor  department  of  the  Orchard 
&  Wilhelm  Co.,  Omaha,  Neb.  Mr.  Spitz  has  had 
long  experience  in  the  Victor  line  and  for  more 
than  fifteen  years  has  been  in  charge  of  large 
departments  in  various  sections  of  the  country. 


The  best  man  isn't  the  man  that  nobody  talks 
about.    It  is  the  man  who  talks  about  nobody. 


The  Boston  Merchandising  Co.,  Portland,  Me., 
has  been  incorporated  with  a  capital  stock  of 
$10,000  to  deal  in  talking  machines,  etc. 


DO  YOU  USE  TONE  ARMS 


"off  the  shelf"  ?    You  spend  time  and  money  freely  on 
the  design  of  a  cabinet,  why  compromise  on  the  tone 
arm?    Why  don't  you  put  the  same  thought  into  the  tone  arm?    Make  it  at  least  as  dis- 
tinctive as  the  cabinet. 

We  have  experts  who  are  specialists  in  designing  tone  arms  that  will  blend  with  your  cabinet  in  quality 
and  appearance — that  will  continue  quality  unbroken  from  sound  chamber  connection  to  stylus  groove. 

These  men  are  ready  to  serve  and  prove  to  you  by  sketches  and  figures  that  "INDIANA"  made  tone 
arms  will  increase  the  value  of  your  machine  and  make  it  a  better  selling  proposition. 

Bear  in  mind  that  acceptance  of  this  service  does  not  obligate  you  in  any  way  and  anything  developed 
for  you  is  for  you  exclusively,  and  is  not  sold  or  sampled  to  your  competitors. 

WE  ESTIMATE  FROM  SAMPLE  OR  BLUE  PRINT 

"INDIANA"  DIE  CASTING  COMPANY 

East  1 1th  Street  at  Cornell  Ave.  INDIANAPOLIS,  IND. 
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New  Edison  Diamond  Amberola- 
Phonograph  That  Sells  Itself 


\X7HILE  "seeing  is  believing," 
*  *  in  the  case  of  the  New 
Edison  Diamond  Amberola  "hear- 
ing is  convincing."  Once  a  pros- 
pect hears  the  New  Edison 
Diamond  Amberola  it  becomes 
extremely  difficult  —  almost  im- 
possible—  for  a  talking  machine 
dealer  to  make  a  customer  of 
that  prospect. 

^  Numerous  "curtain"  tests 
between  the  New  Edison  Di- 
amond Amberola  and  talking 
machines  costing  from  three  to 
five  times  as  much  have  been 
made  before  unbiased  phonograph  experts  who  have 
unanimously  declared  that  the  Amberola  is  beyond 
comparison,  in  a  musical  sense,  with  any  sound- 
reproducing  device  not  bearing  the  Edison  hallmark. 

^  What  is  a  "curtain"  test? 


«I  Ask 


THOMAS  A.  EDISON,  Inc. 

AMBEROLA  DEPARTMENT 

Orange,  N.  J. 
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NEAL,  CLARK  &  JSEAL'S  NEW  HOME 

This  Magnificent  Talking  Machine  Emporium, 
Recently  Formally  Opened  in  Buffalo,  N.  Y., 
the  Subject  of  General  Commendation 


Unico  record  counters  and  the  record  racks 
occupy  a  wall  space  of  sixty-six  lineal  feet,  af- 
fording ample  capacity  to  cover  the  requirement 


Buffalo,  N.  Y.,  November  8. — The  Neal,  Clark 
&  Neal  Co.  on  October  31  formally  opened  their 
new  building,  473  Main  street,  giving  Buffalo 
an  exclusive  Victrola  establishment  which  from 
every  standpoint  may  be  considered  one  of  the 
finest  talking  machine  emporiums  in  the  coun- 
try. The  building  is  twenty-one  feet  in  width 
and  a  full  city  block  in  depth,  extending  over 
200  feet  from  street  to  street,  with  imposing 
entrances  at  either  end. 

The  features  of  the  exterior  as  developed  by 
Messrs.   Schmill  &  Son,  noted  Buffalo  archi- 


View  Showing  Entrance  Hall  or  Lobby 

tects,  give  a  striking  individuality  to  the  build- 
ing, as  will  be  noted  from  the  illustration,  the 
facade  being  most  artistically  rendered  in 
glazed  terra  cotta.  The  effect  secured  in  the 
first  story  elevation  with  plate  glass  windows 
extending  the  full  width  of  the  building  and 
from  floor  level  to  a  height  of  fifteen  feet,  cased 
with  terra  cotta  pilasters  at  the  sides,  and  sym- 
bolically modeled  frieze  overhead,  exposes  to 
full  view  the  beautiful  lobby,  and  forms  a  set- 


View  Showing  Part  of  Record  Department 

ting  for  Victrola  display  at  once  singularly  ar- 
tistic and  compelling  in  its  attractiveness.  A 
feature  of  the  entrance  is  the  clock  encased  in 
the  transom,  which  will  undoubtedly  serve  as 
the  standard  timepiece  on  this  busy  thorough- 
fare. 

On  entering  one  is  immediately  impressed 
with  the  beauty  of  the  lobby,  paneled  to  a 
height  of  ten  feet  and  executed  in  pure  Adam 
style,  finished  in  old  ivory  enamel.  Floor  cov- 
erings, walls  and  ceiling,  and  mahogany  furni- 
ture have  been  carried  out  in  consistent  har- 
mony, while  specially  designed  lighting  fixtures 
add  the  finishing  touch.  The  display  lobby  is 
twenty-one  feet  square  with  screen  treatment 
and  arch  directly  opposite  the  entrance,  this 
screen  forming  the  face  of  the  double  battery  of 
commodious  Unico  demonstrating  rooms,  which 
extend  on  either  side  of  a  seven-foot  corridor. 
The  demonstrating  rooms  are  carried  out  in 
Adam  treatment  with  large  plate  glass  sash  and 
paneled  ceilings,  the  old  ivory  finish  being 
used  throughout. 

Owing  to  the  extreme  length  of  the  store  and 
exceptional  facilities  offered  by  entrances  at 
either  end,  the  record  department,  cashier  and 
private  offices  have  been  located  in  the  exact 
center,  with  the  result  that  from  either  entrance 
a  complete  department  opens  out,  each  section 
being  equipped  with  ten  Unico  demonstrating 
rooms,  with  record  department  and  offices 
equally  accessible  to  each  section.  The  facil- 
ities afforded  by  this  exceptional  establishment 
are,  therefore,  equivalent  to  those  of  two  un- 
usually large  Victor  stores,  each  twenty-one  feet 
by  one  hundred  feet. 


■"■  i   .  ■■■■  },, 


sonal  direction  of  Rayburn  Clark  Smith,  presi- 
dent, and  the  Neal,  Clark  &  Neal  Co. 
.  During  the  period  of  the  formal  opening, 
which  has  already  lasted  a  week  and  will  be  con- 
tinued a  few  days  longer,  the  interior  of  the 
Neal,  Clark  &  Neal  Co.  store  has  been  graced 
with  an  abundance  of  floral  pieces  sent  to  the 
company  to  express  the  good  wishes  of  their  - 
fellow  merchants  and  friends  in  Buffalo.  A 
number  of  merchants  in  the  talking  machine 
trade  and  other  lines  called  personally  at  the 
store  to  extend  their  congratulations. 


LOOK  FOR  BIG  PENNSYLVANIA  TRADE 

Piersol  Carpet  Co.,  Lancaster,  Tells  of  Sonora 
Publicity  in  That  State — Phil  Kaufman  Joins 
Sales  Staff— Suggests  Ordering  Early 


NEAL-  CLARK.-NEAL  • 
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Exterior  of  Neal,  Clark  &  Neal  Building 

demanded  by  the  double  department  and  giving 
an  active  stock  of  20,000  records.  It  will  thus 
be  seen  that  no  practical  detail  has  been  sacri- 
ficed in  the  artistic  results  secured  throughout. 
In  fact,  while  the  extensiveness  of  the  establish- 
ment is  impressive,  efficiency  is  to  be  recognized 
at  every  hand  in  arrangement,  facility  and  equip- 
ment. 

When  it  is  considered  that  the  building  com- 
prises three  floors  and  basement,  each  twenty- 
one  by  two  hundred  feet  or  a  total  of  16,800 
feet  of  floor  space,  the  facilities  enjoyed  by  the 
Neal,  Clark  &  Neal  Co.  in  their  new  establish- 
ment will  be  readily  appreciated. 

The  entire  interior  was  planned  and  executed 
by  the  Unit  Construction  Co.  under  the  per- 


Lancaster,  Pa.,  November  8. — The  Piersol  Car- 
pet Co.,  of  this  city,  distributor  of  the  Sonora 
phonograph,  is  well  pleased  with  this  year's 
Sonora  business.  The  company  states  that  its 
old  dealers  have  all  more  than  doubled  their 
business  over  last  year  and  that  it  has  estab- 
lished some  of  the  best  dealers  in  the  State  of 
Pennsylvania  as  Sonora  representatives.  Gray 
&  Martin,  of  Pittsburgh,  are  one  of  the  many 
successful  Sonora  dealers  in  this  territory. 

A  recent  addition  to  the  company's  traveling 
staff  is  Phil  Kaufman,  who  will  visit  the  dealers 
in  the  State  of  Maryland.  He  was  formerly  as- 
sociated with  the  Otto  Wissner  Piano  Co., 
Brooklyn,  N.  Y.,  and  more  recently  with  Wm. 
Knabe  &  Co.,  Baltimore,  Md. 

The  Piersol  Carpet  Co.  has  received  many  let- 
ters of  praise  from  Sonora  dealers,  who  are  de- 
lighted with  the  tonal  qualities  of  the  present 
Sonora  product.  The  company  is  very  careful 
in  the  selection  of  its  dealers  and  has  instructed 
its  traveling  representatives  that  the  Sonora  is 
built  and  sold  on  quality,  and  that  all  dealers 
handling  the  line  must  understand  and  appre- 
ciate this  policy. 

Commenting  on  the  outlook  for  the  year 
the  Piersol  Carpet  Co.  said:  "It  would  seem 
from  present  indications,  regardless  of  more 
than  doubling  our  original  orders  for  fall  de- 
livery from  the  factories,  that  our  supply  of 
machines  which  we  carry  at  all  times  in  our 
warerooms  at  Lancaster  will  be  exhausted  long 
before  Christmas,  and,  owing  to  freight  condi- 
tions, we  are  cautioning  all  our  dealers  to  place 
their  orders  now  for  December  business  in  or- 
der that  they  may  receive  their  goods  promptly." 


All  positions  of  responsibility  demand  re- 
source, originality  and  self-reliance. 


RECORD  DELIVERY  ENVELOPES 

LufrailC   Quality     (  Mr.  Record  Seller: 

Our  combination  of  Heavy  Kraft 
Paper,  String  and  Button  Fast- 
ener. Neat  Printing,  Low  Price, 
means  this  to  you : 

PROTECTION  TO  THE  RECORD 

(thru  the  heavy  paper) 

SPEED  IN  WRAPPING 

(thru  the  string  and  button  fastener) 

NEATNESS  OF  YOUR  PACKAGE  (every  bundle  uniform). 
ADVERTISING  YOUR  NAME  (thru  the  printing  on  the  face  of  the  envelope). 
MONEY  SAVING  (they  cost  no  more  than  ordinary  paper  and  twine). 

Made  to  Fit  Any  Make  Record.  Two  Sizes— for  10"  and  12"  Always  in  Slock. 
WRITE  FOR  SAMPLES  AND  PRICES. 

ORDER  TO-DAY  FOR  THE  HOLIDAY  RUSH 

LEWIS  C.  FRANK 

654  Book  Building, 
DETROIT,  MICHIGAN 

Envelopes  for 'Records 

Envelopes  for  Mailing  Monthly  Supplements 

Corrugated  Sheets  Cut  to  Size 


Please 

send 

samples  of  envelopes  and 

quote  us  on 

  "  Plain 

We  sell 

M 

{Your  Name) 

N<ime  of  records 

T.  M.  W.  917 

( City  and  State) 
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MODEL  175 
PRICE  $175  °° 


MODEL  25 
PRICE  $2S°° 


The  Pathe  Pathephone  is  the  final 
word  in  phonographs  and  it  possesses 
a  dozen  selling  arguments  that  make 
it  an  easy  selling  proposition  for 
dealers. 

A  Few  Pathe  Pathephone  Features 

It  has  the  sweetest  tone. 

It  has  by  far  the  most  artistic  effect  of  any  musical 
instrument. 

It  gives  the  most  natural  sound  reproduction. 

It  plays  all  makes  of  disc  records  perfectly. 

It  uses  a  genuine,  round,  highly  polished  permanent 
Sapphire  Ball  when  playing  Pathe  Discs.  This  Pathe 
Sapphire  never  wears  out  and  does  not  injure  the 
surface  of  the  record. 

It  is  made  with  an  all-wood  Sound  Chamber,  ampli- 
fying the  music  in  the  fullest  manner. 

It  has  by  far  the  most  superior  record  repertory  in 
the  world,  comprising  selections  recorded  in  every 
musical  center. 

Its  Pathe  Discs  are  all  double-faced — including  all 
operatic  selections. 

It  has  a  perfect  Tone-Control  device  for  expression 
and  volume. 

In  playing  Pathe  Discs  there  are  no  needles  to 
change — no  metal  points  to  dig  into  and  ruin  the 
surface  of  the  records. 


Secure  the  agency  now  and  reap  your 
share  of  the  winter  and  holiday  talking 
machine  business 

Write  us  for  our  dealers'  proposition. 

Pathe  Pathephones  from 
$25.00  to  $225.00 

G.  Sommers  &  Co. 

Wholesale  Distributers 

Full  stock  of  Pathephones  "and  records  always  on  hand 


ST.  PAUL 


MINN. 


MODEL 
PRICEJUO™ 


MODEL  50 
PRICE  550°° 
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GRAFONOLAS  FOR  EVERY  COMPANY  AT  CAMP  LEWIS 

Patriotic  Woman  Places  Order  With  the  Hopper-Kelly  Co.,  of  Tacoma,  Whereby  Two  Hundred 
Complete  Columbia  Grafonola  Outfits  Are  Now  Giving  Cheer  to  Uncle  Sam's  Boys 


Seattle,  Wash.,  November  5. — In  a  desire  to 
do  "her  bit,"  a  patriotic  woman  of  this  city  re- 
cently placed  an  order  with  the  Hopper-Kelly 
Co.,  Third  and  University  streets,  to  supply 
every  company  in 
the  national  army  at 
Camp  Lewis  with  a 
complete  Columbia 
Grafonola  outfit.  By 
her  own  request  the 
name  of  this  public- 
spirited  woman  will 
not  be  announced, 
and  this  act  makes 
her  gift,  which 
amounts  to  several 
thousands  of  dollars, 
all  the  more  appre- 
ciated by  the  officers 
and  men  at  Camp 
Lewis. 

Two  hundred  com- 
plete Columbia 
Grafonola  outfits, 
consisting  of  models 
No.  25  and  a  selec- 
tion of  records  for 
each  company,  is  one 
of  the  largest  retail 
orders    ever  placed 


and  delivered  at  Camp  Lewis  just  twelve  hours 
after  the  order  was  placed. 

The  accompanying  illustration  presents  part 
of  an  attractive  advertisement  that  the  Hopper- 


NEW  EDUCATIONAL  DEPARTMENTS 

Idea  of  Special  Work  Along  That  Line  Quickly 
Adopted  by  Many  Dealers — Educational  Bulle- 
tin Proves  of  Genuine  Value 


n^SWBSSOTHas   

gap ' 


205  COLUMBIA 


Jfrrf  ■ 


-J^lWfi  GRAFONOLAS  ^SV^^*k 
HOPPER  KfLry  CO.  fe 


't3MJ|Vj  HOPPER-I 


r  •  ■ 


How  Hopper-Kelly  Advertised  Their  Big  Columbia  Sale 


in  this  section  of  the  country  with  any  talking 
machine  dealer.  It  speaks  volumes  for  the  facili- 
ties of  the  Hopper-Kelly  Co.  when  it  is  known 
that  the  complete  arrangement  of  205  instru- 
ments and  several  thousand  records  was  selected 


Kelly  Co.  used  in  the  local  newspapers  to  ad- 
vise the  public  of  this  unusual  sale  and  the  in- 
cident was  given  further  prominence  by  the 
use  of  several  newspaper  articles  in  the  leading 
daily  papers. 


EXTENDS  TIME  ON  FLOOR  TAXES 

Commissioner  of  Internal  Revenue  Announces 
That  Payment  of  the  Tax  May  Be  Extended 
Up  to  Seven  Months  From  October  3,  1917, 
Upon  the  Filing  of  a  Proper  Bond 


Washington,  D.  C,  November  5.— The  Commis- 
sioner of  Internal  Revenue  has  issued  a  ruling 
under  the  War  Revenue  Act  prescribing  a  form 
of  bond  covering  the  extended  payment  of 
certain  taxes  under  that  law.  The  ruling  reads 
as  follows: 

"By  Section  1002  of  the  Act  of  Congress  ap- 
proved October  3,  1917,  it  is  prescribed  that 
payment  of  floor  taxes  shown  to  be  due  will  be 
extended  to  a  date  not  exceeding  seven  months 
from  October  3,  1917,  upon  the  filing  of  a  bond 
for  payment  in  such  form  and  amount  and  with 
such  sureties  as  the  Commissioner  of  Internal 


Revenue,  with  the  approval  of  the  Secretary  of 
the  Treasury,  may  prescribe. 

"If  payment  of  floor  taxes  due  cannot  be  made 
within  the  time  prescribed  by  law  and  surety 
company  bonds  cannot  be  furnished,  collectors 
are  hereby  authorized  to  accept  settlement  on 
the  following  conditions:  A  bond  with  adequate 
personal  surety  supported  by  other  satisfactory 
security,  conditioned  in  a  penal  sum  not  less 
than  the  amount  of  the  tax  due  and  with  the 
provision  that  not  less  than  20  per  cent,  of 
the  total  amount  of  tax  shall  be  paid  on  or 
before  November  2,  1917,  and  not  less  than  20 
per  cent,  on  or  before  the  following  dates:  De- 
cember 3,  1917;  January  2,  1918;  February  2, 
1918;  March  2,  1918." 

Liberty  Bonds,  or  certificates  calling  for  such 
bonds,  will  be  accepted  for  security  by  the  Gov- 
ernment for  the  payment  of  floor  taxes  under 
certain  prescribed  conditions. 


The  idea  of  establishing  special  educational 
booths  in  charge  of  special  educational  sales 
people  is  meeting  with  increased  favor  among 
Victor  retailers.  New  school  departments  have 
been  established  recently  by  the  following 
stores:  Cohen  &  Hughes,  Baltimore,  Md.,  in 
charge  of  Mollie  Lenderking;  Davis,  Burkham 
&  Tyler,  Wheeling,  W.  Va.,  in  charge  of  Miss 
Frank;  the  Euclid  Music  Co.,  Cleveland,  O., 
Miss  Wilma  Masten  in  charge;  Famous-Barr, 
St.  Louis,  Mo.,  Mrs.  Alfred  Tillman  in  charge; 
C.  A.  House  Co.,  Wheeling,  W.  Va. ;  Lewis  Bros. 
Co.,  E.  Liverpool,  O.,  Miss  Werner  in  charge; 
McMillin  &  Son  Co.,  Cleveland,  O.,  Ruth  Skeel 
in  charge;  Perry  B.  Whitsit  Co.,  Columbus,  O., 
Mrs.  Esther  Beaver  in  charge,  and  the  R.  Wur- 
litzer  Co.,  Cincinnati,  O.,  Mrs.  Anne  B.  Robbins 
in  charge. 

The  Victor  educational  department,  under  the 
direction  of  Mrs.  Frances  E.  Clark,  has  in  the 
past  been  issuing  an  educational  bulletin  every 
two  weeks.  This  bulletin  contains  timely  sug- 
gestions and  information  about  Victrola  work  in 
schools,  and  also  gives  practical  demonstrations 
with  the  children.  At  the  suggestion  of  L.  F. 
Geissler,  general  manager  of  the  Victor  Co., 
the  first  twelve  bulletins,  issued  January  to 
June,  1917,  have  been  reprinted  in  the  form  of 
a  sixty-four-page  booklet,  which  is  now  being 
mailed  to  all  Victor  dealers  who  have  reported 
school  sales. 

The  same  department  has  also  issued  a  new 
folder  advertising  the  new  Victrola  XXV-a. 
This  folder  also  gives  suggestions  for  raising 
funds  to  place  Victrolas  in  the  schools,  and  a 
list  of  forty  records  is  also  given  for  initial  use. 
A  new  edition  of  the  catalog  of  school  records, 
"A  New  Graded  List,"  is  now  in  preparation  and 
will  be  ready  early  in  December. 


MOVES  PLANT  TO  MONTVALE,  N.  J. 

The  Rene  Mfg.  Co.,  manufacturers  of  parts 
for  talking  machines,  has  moved  its  factories 
from  Hillsdale,  N.  J.,  to  Montvale,  N.  J.  This 
company  has  been  making  a  complete  line  of 
parts  for  the  past  eighteen  months,  and  at  the 
present  time  numbers  among  its  clients  well- 
known  talking  machine  manufacturers  in  all 
parts  of  the  country.  The  increased  demands 
upon  its  business  made  it  necessary  for  the  com- 
pany to  secure  additional  factory  facilities,  which 
it  found  at  Montvale.  In  its  new  home  the 
Rene  Mfg.  Co.  has  sufficient  floor  space  to  ade- 
quately handle  the  requirements  of  its  trade. 


MELOPHONE  PHONOGRAPH 


OUR  FACTORY  LEADER:  An 

instrument  that  any  home  will 
be  proud  to  have;  simple  in 
design,  and  priced  within 
reach  of  all. 


Size:   47  x  21  x  22. 

Price:  $100.00. 

Finish:  Genuine  Mahogany. 
Hinges,  knobs,  crank  arm  and 
other  exposed  parts  handsome- 
ly and  heavily  nickeled. 


This  instrument  is  equipped  with  a  double  spring  worm  gear  motor  of  very  latest 
type. 

For  those  who  desire  a  more  elaborately  carved  cabinet  and  improved  mechanical 
features,  we  present  our  Model  150  and  Model  200.  These  models  include  several  novel 
features,  such  as  needle  cups,  set  tandem,  in  sliding,  disappearing  receptacles,  tone  modi- 
fier, etc.    The  Model  200  has  heavy  gold  plating  on  all  exposed  metal  parts. 

We  take  pleasure  in  recommending  these  instruments  to  the  trade.  A  sample 
order  will  convince  YOU. 

MELOPHONE  TALKING  MACHINE  CO. 


380  Lafayette  Street, 
NEW  YORK. 


29  E.  Madison  Street, 
CHICAGO. 
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The  "Cleartone"  Talking  Machine 

PLAYS  ALL  RECORDS 
Manufactured  and  Guaranteed  by  the 

Lucky  13  Phonograph  Co.,  3  East  12th  Street,  New  York 
LARGEST  DISCOUNTS  IN  THE  TRADE 


Made  in  tivo  sizes 
No.  50—43"  high.    Retail  $50 
No.  37—40"  high.    Retail  $37 


No.  75 
Height  46 


Retail  Price 
$75 


No.  15 
Retail  Price  $15 
Double  Spring 
Motor 


No.  85 
Height  50" 
Retail  Price 
$85 


STEEL  NEEDLES 
65c  per  thousand.    Immediate  Delivery. 

MOTORS 

No.  01 —  8-in.  turntable  $1.25  10-in.  turntable  $1.40 

No.     1 — 10-in.  turntable                                 2.65           12-in.  turntable   2.95 

No.    6 — 10-in.  .turntable,  double  spring...  3.50           12-in.  turntable   3.85 

No.    3 — 12-in.  turntable,  double  spring   6.75 

No.    7 — 12-in.  turntable,  double  spring   7.50 

No.    4 — 12-in.  turntable,  double  spring   9.50 

TONE  ARMS  AND  REPRODUCERS 

Baby,  to  play  7-in.  records  only  ;  $  .60 

No.  " 
No, 
No. 
No. 
No. 


1 —  Tone  Arm  and  Reproducer   .90 

2 —  Tone  Arm  and  Reproducer,  for  playing  all  records.  . . I   1.25 

6 —  Tone  Arm  and  Reproducer,  for  playing  all  records  high  grade   2.25 

7 —  Tone  Arm  and  Reproducer,  for  playing  all  records  high  grade   2.25 

8 —  Tone  Arm  and  Reproducer,  for  playing  all  records  high  grade   2.25 


MAIN  SPRINGS 


No.  0 — 54  in.       20  gauge  8  ft.  6  in.  25c  ea.  100  lots  20c  ea. 

No.  1 — 54  in.       25  gauge  10  ft.         39c  ea.  100  lots  35c  ea. 

No.  2— 13/16  in.  25  gauge  10  ft.         39c  ea.  100  lots  35c  ea. 

No.  3—y/s  in.       25  gauge  11  ft.         49c  ea.  100  lots  44c  ea. 

No.  4 — 1  in.         23  gauge  10  ft.         49c  ea.  100  lots  44c  ea. 

No.  5—1  3/16  in.  27  gauge  18  ft.        90c  ea.  100  lots  85c  ea. 


1000  lots  19c  ea. 
1000  lots  33c  ea. 
1000  lots  33c  ea. 
1000  lots  42c  ea. 
1000  lots  42c  ea. 
1000  lots  80c  ea. 


$10.00  per  thousand 
still  lower. 


NEEDLE  CUP  COVERS 

$9.00  per  thousand '  in  5,000  lots. 


Larger  quantities 


The  "Popular"  Brand, 


GOVERNOR  SPRINGS 

$1.00  per  hundred.  Special  price  on  large  quantities  for  motor  manufacturers. 

SAPPHIRE  POINTS  AND  BALLS 

Sapphire  Points   13c  each  in  100  lots        12c  each  in  1000  lots 

Sapphire  Balls   15c  each  in  100  lots        14c  each  in  1000  lots 

NEEDLE  CUPS 

$20.00  per  thousand,  $17.50  per  thousand  in  5,000  lots.  Larger  quantities 
still  lower. 


RECORDS 

10-in.  double  face,  lateral  cut,  all  instrumental: 
32c  in  lots  of  100 
30c  in  lots  of  1000 
29c  in  lots  of  5000 

We  also  manufacture  special  machine  parts  such  as  worm  gears,  stampings, 
or  any  screw  machine  parts  for  motor  manufacturers. 

Special  quotations  given  for  Canada  and  all  other  export  points.  Mer- 
chandise delivered  with  custom  duty,  war  tax  and  freight  paid  by  us. 
Write  for  our  84  page  catalogue,  the  only  one  of  its  kind  in  America. 
Illustrating  33  different  styles  talking  machine  and  over  500  different  phono- 
graphic parts,   also  gives  description   of  our  efficient  repair  department. 


LUCKY  13  PHONOGRAPH  CO.,  3  East  12th  Street,  New  York 
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PATRIOTIC  RECORDS  IN  GREAT  DEMAND  IN  BALTIMORE    H.  c.  BROWN,  JR.,  GETS  commission 


Talking  Machine  Jobbers  and  Dealers  Well  Satisfied  With  the  General  Trend  o£  Trade — W 
Parks  Now  in  Charge  of  Columbia — The  News  of  the  Month  Worth  Recording 

Baltimore,  Md.,  November  6. — Good  business  is 
the  report  of  the  talking  machine  dealers  and 


S. 


jobbers  of  the  city  and  everywhere  there  is  a 
tone  of  general  satisfaction.  Of  course  there 
are  some  dealers  who  are  still  bemoaning  the 
fact  that  they  have  not  been  able  to  get  suffi- 
cient machines  to  handle  their  business,  while 
others  report  that  they  have  been  receiving  more 
machines  at  this  time  than  they  did  a  year  ago. 

Nowhere  is  there  any  report  of  customers 
kicking  about  the  increase  in  the  price  of  ma- 
chines which  has  just  become  effective.  In 
fact,  several  of  the  dealers  stated  that  since  the 
increase  has  been  added  persons  who  have  been 
hesitating  for  some  time  to  purchase  machines 
have  done  so  recently. 

Patriotic  records  in  line  with  the  public  mind 
are  in  greater  demand  at  this  time  than  for 
past  weeks,  despite  the  heavy  sales  for  several 
months  past  of  this  class  of  records,  John  Mc- 
Cormack's  "Star-Spangled  Banner"  being  the 
real  leader  of  the  popular  demand.  Records 
have  been  coming  through  in  fairly  good  shape, 
which  is  gratifying  to  the  dealers  and  distribu- 
tors alike. 

W.  S.  Parks,  the  new  manager  for  the  Balti- 
more branch  of  the  Columbia  Graphophone  Co., 
who  succeeded  A.  J.  Heath,  who  has  gone  to 
Philadelphia,  is  very  much  at  home  in  his  new 
position.  Mr.  Parks  says  he  feels  sure  that  he 
will  find  plenty  of  work  in  Baltimore  and  is  de- 
lighted with  the  field,  which  he  says  is  a  very 
good  one.  Mr.  Parks  has  been  with  the  Co- 
lumbia for  twelve  years,  he  having  been  with 
the  company  at  various  times  in  Atlanta,  Wil- 
mington, Binghamton  and  Boston.  C.  S.  Keyes, 
one  of  the  territory  men,  has  gone  to  Philadel- 
phia with  Mr.  Heath,  and  William  Korhamner, 
who  was  assistant  manager  of  the  Western  Elec- 
tric Co.'s  branch  in  New  York,  will  look  after 
the  territory  formerly  traveled  by  Mr.  Keyes. 
Owen  M.  Jester  will  continue  to  look  after 
the  territory  he  has  been  covering  in  the  South 
for  some  time. 

W.  C.  Roberts,  manager  for  E.  F.  Droop  & 
Sons  Co.,  is  well  satisfied  with  business  condi- 
tions and  also  with  the  way  machines  and  rec- 
ords have  been  coming  into  Baltimore  for  the 
past  few  weeks.  "Business  is  way  ahead  of 
last  year,"  said  Mr.  Roberts,  "and  we  are  in 
a  better  position  to  handle  business  for  the 
coming  month  than  we  were  this  time  last 
year.  Our  retail  business  is  very  good  and  the 
increased  price  has  not  affected  our  sales  in 
the  least." 

Henry  Eisenbrandt,  of  H.  R.  Eisenbrandt  & 
Son  Co.,  finds  that  business  since  September  1 
has  been  better  than  last  year  and  made  up  the 
light  trading  of  the  summer  months,  which  was 
behind  that  of  last  year.  He  has  not  as  many 
machines  as  he  would  like  to  have  and  is  hop- 
ing to  be  able  to  obtain  some  large  shipments 
before  the  holiday  seasons  are  here.  There  has 
not  been  the  slightest  instance  of  .any  kicking  by 
customers  due  to  the  increase  of  price. 

J.  H.  Chase,  sales  manager  for  Cohen  & 
Hughes,  finds  business  going  well  with  Victors 
both  wholesale  and  retail  in  Baltimore  and 
Washington.  Machines  are  not  coming  as  fast 
as  they  would  like  to  have  them.  Leslie  Love, 
A.  B.  Wertheimer  and  Victor  S.  Taylor,  the 
three  road  men  for  Cohen  &  Hughes,  are  all 
doing  very  good  work. 

J.  C.  Collins,  of  the  Pathe  Freres  Co.,  was  a 
visitor  to  Baltimore  during  the  past  week.  He 
spent  considerable  time  with  the  National  Piano 
Co.,  the  distributors  for  the  Pathe  line  in  this 
territory.  Jesse  Rosenstein,  of  the  National  Co.. 
stated  that  machines  were  being  held  up  very 
badly  by  the  freight  congestion,  but  they  were 
arriving  better  now  than  they  did  for  a  time. 
He  is  well  satisfied  with  the  record  situation, 
which  he  said  is  better  now  than  ever  before. 

H.  M.  Little,  manager  of  Cohen  &  Hughes' 
retail  store,  said  that  the  machine  business  of 
the  past  few  weeks  has  been  greater  than  the 
record  business.     The  best  selling  records  are 


McCormack's  "Star-Spangled  Banner"  and  "Send 
Me  Away  with  a  Smile." 

T.  J.  Kennedy,  manager  for  the.  Victrola.  de- 
partment of  Wm.  Knabe  &  Co.,  reports  a  fine 
business  last  month.  He  is  well  pleased  with 
the  way  things  are  going.  Miss  M.  E.  Burton, 
formerly  of  Richmond,  has  been  making  an 
enviable  name  for  herself  in  the  Victor  depart- 
ment. 

C.  B.  Noon,  manager  of  the  music  department 
of  The  Hub,  says  that  business  has  been  fine 
throughout  the  month  of  October  and  is  look- 
ing for  great  business  during  the  coming 
months. 

A  good  month  of  October  business  was  re- 
ported by  the  Mann  Piano  Co.  A  big  sale  of 
records  added  to  the  month's  business. 

Music  departments  in  furniture  houses  and  in 
the  department  stores  handling  talking  ma- 
chines are  all  looking  forward  to  big  business. 


Son  of  Henry  C.  Brown,  of  Victor  Co.,  Visits 
Home  Before  Returning  to  England  to  Be- 
come Officer  in  the  British  Army 


Philadelphia,  Pa.,  November  1. — Henry  C. 
Brown,  Jr.,  son  of  Henry  C.  Brown,  assistant 
to  the  general  manager  of  the  Victor  Talking 
Machine  Co.,  recently  returned  from  France, 
where  he  had  served  some  time  as  a  member 
of  the  American  Field  Ambulance  Service,  and 
before  its  members  were  enlisted  in  the  United 
States  Army.  Mr.  Brown  plans  to  return  to 
England  at  an  early  date  and  receive  a  com- 
mission in  the  British  Army  under  General 
Haig,  which  has  been  offered  him  as  a  result  of 
his  excellent  work  in  the  ambulance  service. 
While  in  Paris,  shortly  before  starting  for 
home,  Mr.  Brown  had  the  pleasure  of  meeting 
his  uncle,  his  father's  brother,  who  has  been  in 
the  American  Consular  Service  in  Turkey. 


The  wheel  of  fortune  won't  turn  for  you  un- 
less you  put  your  shoulder  to  it. 


The  Missing  Link 

FOUND! 


The  Fischer  Co.  of  Cleveland 

(Oldest  Pathe  Jobbers) 

is  the  Link  connecting  you,  Mr.  Ohio 
Pathe  Dealer,  with  the  Pathe  Freres 
Phonograph  Conpany. 

Our  "  Twenty  -four  Hour"  Service 
means  you  can  get  The  Pathephone  at 
the  time  you  want  it. 

Let  Us  Serve  You  — 
You  Will  Like  It 


SUGGESTION — Let  us  tell  you  by  mail  what  Fischer 
thinks  about  our  new  art  models 


The  Fischer  Company 

940  Chestnut  Ave.,  Cleveland,  O. 
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A  smile  of  satisfaction  creeps  over  every  Columbia 
dealer's  face  when  he  sees  the  Monthly  and  Mid- 
Month  Columbia  Lists.  He  sees  new  and  steady 
streams  of  dollars  coming  to  his  store. 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


REPAIRS 

TALKING  MACHINE  TROUBLES  AND 
HOW  TO  REMEDY  THEM 


Conducted  by  Andrew  H.  Dodi 


[This  department  of  The  Talking  Machine  World  is  de- 
signed for  the  service  of  all  classes  of  our  readers,  includ- 
ing those  who  make,  and  those  who  sell,  talking  machines. 

Andrew  Ii.  Dodin,  who  conducts  this  department,  has  a 
wide  and  enviable  reputation  as  a  repairer  of  talking  ma- 
chines and  conducts  an  exclusive  talking  machine  repair 
shop  at  176  Sixth  avenue,  New  York.  Tell  him  your  trou- 
bles through  The  World  and  he  will  help  you  if  possible. 
The  service  is  free. — Editor.] 

ORIGINAL  MOTORS 

(Continued) 


The  first  machine  using  a  disc  record  was 
patented  about  the  year  1878  by  Emile  Berliner 
and  was  called  the  gramophone.  From  this 
machine  has  been  derived  through  various 
stages  of  improvement  the  present-day  Victor- 


First  Gramophone  Spring  Motor 

Victrola,  for  the  gramophone  was  the  first  ma- 
chine placed  on  the  market  by  the  men  who,  in 
later  years,  formed  the  Victor  Talking  Machine 
Co. 

The  motor,  as  the  illustration  shows,  was  of 
very  simple  construction  and  consisted  of  a 
spring,  a  chain  of  gears  and  a  governor.  The 
main  spring  was  so  light  and  small  that  it  was 
not  necessary  to  have  a  spring  barrel,  and  so 
only  half  a  cage  was  used  to  hold  it. 

The  wind  was  direct  through  the  center  of 
the  spring  and  a  ratchet  wheel  attached  to  the 
bottom  of  the  winding  staff  which  was  engaged 
by  a  pawl  fastened  to  the  loose  driving  gear 
was  the  means  employed  to  keep  the  spring  in 
control  when  wound  up. 

As  a  consequence  of  having  the  winding  shaft 
attached  in  this  way,  when  the  motor  was  in 
operation  the  shaft  would  turn  backwards,  and 
naturally  the  machine  could  not  be  wound  when 
playing. 

The  improvements  over  this  method  of  wind- 
ing the  main  spring  (by  use  of  intermediate 
gears  and  placing  the  driving  gear  on  the  spring 
cage)  makes  plainer  to  us  and  gives  a  reason 
for  the  often  used  phrase  seen  in  later-day  ma- 
chine catalogs,  viz.,  "can  be  wound  while  play- 
ing." 

The  power  was  carried  from  the  driving  gear 
by  means  of  the  intermediate  gears  to  the  main 
spindle.    Attached  to  this  spindle  was  a  large 


fibre  gear  which  meshed  the  pinion  on  the  gov- 
ernor spindle.  The  governor  (was  held  in  check 
by  friction  pads  which  were  adjusted  by  a  screw 
which  extended  outside  of  the  cabinet. 

It  is  apparent  that  there  could  not  be  very 
many  troubles  with  a  motor  of  this  kind.  A 
broken  main  spring  or  governor  spring  were 
the  chief  mishaps,  and  occasionally  the  governor 
frame  would  become  loose  and  permit  the  large 
fibre  gear  to  slip  past  the  governor  spindle 
pinion  in  such  a  way  as  to  strip  all  the  teeth  on 
the  fibre  gear.  This  trouble  could  be  remedied 
very  quickly  by  putting  in  a  new  gear. 

The  sound  box  used  with  this  machine,  the 
one  known  as  the  concert,  presented  more 
trouble  than  the  motor,  for  it  was  easily  broken. 
The  needle  bar  attached  to  the  sound  box  frame 
by  means  of  a  spectacle  spring  was  the  center 
of  trouble — for  a  push  or  knock  on  the  needle 
set-screw  would  break  this  spring  and  the 
remedy  necessitated  the  rebuilding  of  the  sound 
box. 

(To  be  continued) 


CHRISTMAS  LIST  OF  LYRIC  RECORDS 


Supplementary  Record  Catalog  Just  Issued  by 
the  Lyraphone  Co.  of  America — Twelve-inch 
Lyric  Records  Ready  for  Trade  in  January 


The  Lyraphone  Co.  of  America,  manufactur- 
ers of  Lyric  records,  has  just  issued  a  new  sup- 
plementary catalog  which  especially  features 
the  "Christmas  List."  The  supplement  opens 
with  an  introduction  over  the.  signature  of 
Thomas  Quinlan,  managing  director  of  the  com- 
pany, under  the  caption  "Musical  Value."  This 
latter  is  the  slogan  of  the  company  and  the  state- 
ment is  made  that  upon  that  foundation  the 
business  of  the  Lyraphone  Co.  of  America  is 
built. 

Besides  a  very  timely  list  of  holiday  rec- 
ords there  also  appears  later  in  the  supplement 
the  full  list  of  Lyric  record  releases  to  date. 
Announcement  is  also  made  that  the  catalog  of 
twelve-inch  Lyric  records  will  be  ready  for 
the  trade  in  January. 


Tone  Quality  +  Artistic  Cabinets 


The  ANGELUS 
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"Our  Dealers9 

Proposition 

We  will  send  you  this 
machine  illustrated  on  re- 
ceipt of  $52.00.  You  may 
try  it  out  for  1  0  days  and 
if  you  don't  feel  that  it 
is  the  best  machine  that 
you  ever  handled,  heard 
or  saw,  return  it  at  our 
expense;  and  we  will 
cheerfully  refund  your 
money. 


Genuine  Mahogany 

Dimensions:  48  in.  high,  2l'/2  in.  wide, 
22  in.  deep. 

Heavy  double  spring  motor.  12  inch 
turntable. 

Ball-bearing  tone   arm.     Plays   all  disc 

records. 

Equipped  with  tone  moderator,  automatic 

start  and  stop. 


ANGELUS  PHONOGRAPH  CO. 

1249  Lexington  Avenue       New  York 

F.  J.  LEISER,  Pres.  and  Genl.  Mgr. 
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AN  OLD  TIMER  IN  THE  BUSINESS 

George  Kelly,  in  Charge  of  the  Record  and  Ship- 
ping Department  of  the  New  York  Talking 
Machine  Co.,  Has  Unique  Trade  Record 


One  of  the  "veterans"  of  the  talking  machine 
industry  and  one  of  the  most  popular  members 
of  the  trade  is  George  Kelly,  who  is  in  charge 
of  the  record  and  shipping  department  of  the 
New  York  Talking  Machine  Co.,  New  York, 


Geo.  A.  Kelly 
Victor  distributor.    Mr.  Kelly  has  now  arranged 
his  work  so  that  he  can  keep  in  close  personal 
touch  with  the  dealers  and  assist  them  in  every 
possible  way. 

It  is  interesting  to  talk  with  Mr.  Kelly,  as  his 


Shipping  Department  at  81  Chambers  Street 
Mr.  Kelly  in  Foreground 

reminiscences  of  the  talking  machine  business 
date  back  to  1895,  when  he  entered  the  employ 
of  the  National  Gramophone  Co.,  874  Broad- 
way, New  York,  sole  U.  S.  distributor  for  the 
Berliner  Gramophone.     Mr.  Kelly  stayed  there 


Shipping  Department  at  77  Chambers  Street 
George  Kelly  at  Desk 
for  three  years  and  enlisted  in  the  Forty-seventh 
Regiment  in  the  Spanish-American  War,  reach- 
ing Fort  Adams,  when  he  was  sent  back  home 
because  of  physical  disability. 

He  then  joined  the  force  of  the  Victor  Dis- 
tributing &  Export  Co.,  at  44  Pine  street,  the 
first  Victor  distributor  in  New  York.  He  was 
employed  as  assistant  shipping  clerk  and  the 


shipping  department  consisted  of  four  people. 
The  offices  of  this  company  were  subsequently 
moved  to  1  Broadway,  and  the  shipping  de- 
partment to  66  Broad  street,  Mr.  Kelly  then 
taking  charge  of  this  department.  The  com- 
pany stayed  there"  for  one  year,  when  the  offices 
were  moved  to  77  Chambers  street. 

At  this  time  Mr.  Kelly  was  concerned  in  a 
balloon  ascension,  which  attracted  wide  atten- 
tion. R.  A.  Thomae,  who  was  assistant  to 
general  manager  L.  F.  Geissler,  of  the  Victor 
Talking  Machine  Co.,  wanted  a  balloon  to  go 
up  in  New  York  advertising  the  Victor  trade 
mark.  Details  of  the  balloon  ascension  were 
left  in  Mr.  Kelly's  hands  and  he  assisted  Leo 
Stevens,  well  known  aeronaut,  who  was  to  make 
the  ascent.  The  balloon  was  filled  with  illumi- 
nating gas  on  the  roof  of  77  Chambers  street, 
but  a  wind  storm  seriously  interfered  with 
the  plans,  and  although  a  tragedy  was  narrowly 
averted  and  Mr.  Stevens  was  overcome  with  gas, 
Mr.  Kelly  was  still  in  the  ring.  Afterwards  the 
balloon  went  up  at  Brighton  Beach,  Messrs. 
Stevens  and  Kelly  taking  the  trip  and  floating 
the  Victor  trade  mark  for  the  first  time  in 
the  U.  S. 

Since  that  time  Mr.  Kelly  has  been  asso- 
ciated with  the  New  York  Talking  Machine 
Co.,  which  succeeded  the  Victor  Distributing 
and  Export  Co.  He  has  worked  indefatigably 
to  co-operate  with  the  Victor  dealers  in  the 
'East  and  has  a  knowledge  of  the  Victor  record 
business  that  is  unsurpassed.  He  has  won  the 
admiration  and  esteem  of  all  his  co-workers. 


MORE  VICTROLAS  IN  THE  SCHOOLS 

Educational  Department  of  Victor  Co.  Reports 
Increased  Demands  This  Fall — Some  of  the 
Dealers  Who  Are  Doing  Good  Work 


The  educational  department  of  the  Victor 
Talking  Machine  Co.  report  a  large  increase  in 
Victor  record  sales  in  the  schools  this  fall. 
Following  a  visit  of  Irving  O.  Wyckoff  to 
Hazleton,  Pa.,  the  schools  of  that  city  placed 
an  order  for  five  Victrolas  through  J.  M.  Cal- 
loway, the  enterprising  Victor  dealer  of  that 
city.  Lyon  &  Healy,  Chicago,  are  among  many 
other  Victor  departments  which  report  a  steady 
weekly  sale  to  the  schools.  In  New  York  City 
a  large  number  of  the  special  school  Victrolas 
and  selected  sets  of  fifty  and  one  hundred  rec- 
ords are  going  into  the  schools  through  the  ef- 
forts of  the  educational  departments  of  Landay 
Bros,  and  of  Owens  &  Beers.  Branson  M. 
DeCou,  of  Landay  Bros.,  is  giving  a  series  of 
illustrated  travelogues  as  a  part  of  the  special 
service.  Wm.  H.  Nolan,  of  the  New  York 
Talking  Machine  Co.,  is  also  conducting  a  num- 
ber of  high-class  musical  concerts  under  the 
auspices  of  Owens  &  Beers,  thus  rendering  a 
substantial  assistance  to  the  schools  in  their 
efforts  to  raise  money  for  Victrolas. and  records. 

Victor  educational  representatives  have  been 
active  in  the  large  State  conventions.  Miss 
Pulliver,  Miss  Rhetts  and  Mr.  Ratcliff  have  been 
demonstrating  at  the  sessions  of  the  Indiana 
State  Teachers'  Meeting  and  Convention  at  In- 
dianapolis. Mrs.  Heaton,  Miss  Rice  and  Miss 
Rhetts  have  done  similar  work  at  the  Michigan 
State  Convention  at  Grand  Rapids,  while  Miss 
Streeter  and  Mr.  Ratcliff  have  taken  care  of  the 
situation  in  Topeka,  Kan. 


Get  Ready  for 

Christmas 

Order  today  the  Shelton  Electric 
Talking  Machine  Motor.  $15  Retail 


Cranking  of  the  phonograph 
is  now  passe. 

Users  can  give  the  clock- 
spring  driving  mechanism  a 
rest  by  letting  the  Shelton 
Electric  Phonograph  Motor 
"'do  it  electrically." 

This  motor  is  not  attached  to 
the  cabinet — simply  placed  on 
it.  No  changes  necessary  ex- 
cept unwinding  or  taking  off 
crank  handle. 

Phonograph  can  then  be 
played  either  electrically,  or 
mechanically  as  before. 

Be  the  first  in  your  locality 
to  cater  to  a  jure  demand  for 
these  motors. 


Fully  Guaranteed  for 
One  Year 


SHELTON  ELECTRIC  CO. 

NEW  YORK— 30  East  42nd  Street 
CHICAGO— 30  East  Randolph  Street 
BOSTON— 101  Tremont  Street 

SAN  FRANCISCO-62  Post  Street 


JUST  A JPOINTER 

If  you  want  to  work  for  the  kind  of  a  firm 

Like  the  kind  of  a  firm  you  like, 
You  needn't  slip  your  clothes  in  a  grip 

And  start  on  a  long,  long  hike. 
You'll  only  find  what  you  left  behind, 

For  there's  nothing  that's  really  new, 
It's  a  knock  at  yourself  when  you  knock  your  firm; 

It  isn't  your  firm — it's  you. 

Good  firms  are  not  made  by  men  afraid 

Lest  somebody  else  gets  ahead, 
When  everyone  works  and  nobody  shirks, 

You  can  raise  a  firm  from  the  dead; 
And  if  while  you  make  your  personal  stake 

Your  neighbor  can  make  one  too, 
Your  firm  will  be  what  you  want  to  see, 

It  isn't  your  firm — it's  you. 


We  have  a 
Splendid 
Proposition  for 
Live  Dealers 


Q)eIpheon 

f       /tie  II 

Incomparable. 


DELPHEON  SALES  COMPANY 


Distributors 

25  CHURCH  STREET,  NEW  YORK 

Telephone — Cortland  4744 


Six  Models 
Retailing  From 

$75  to  $175 
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Mozart  Dealers  Are  Mozart  Boosters! 


Every  dealer  handling  the  Mozart  line  not  only  sells  it,  but  believes 
in  Mozart  product.  We  have  gained  their  confidence  by  giving 
them  machines  that  sell  readily,  prompt  service  and  a  fair  profit. 

Let  Us  Show  You  Why  the  Mozart  Is  a  "Money-Maker" 


mm. 


Width,  23" 
Depth,  24" 


Retail 
Price, 
$100 


STYLE  C 

Height,  47" 
Width,  23" 
Depth,  24" 


v\ 


Retail 
Price 
$100 


Mozart  10  in.  and  12  in.  records  are  in- 
creasing dealers'  sales  fourfold.  No- 
vember supplement  ready  to*  be  mailed. 


5401A. 


Price,  75c  1 1*1 1 


»  \  I  Was  Never  Nearer  Heaven  in 
Z<\  My  Life  / j$ 

(Clarke-Snyder  /  V 

^i\0.  J.  McCormack.  Orchestra/ ^ 
^■O^S.    Accompaniment  ^/l^ 


WRITE    TODAY  FOR 
OPEN  TERRITORY 


Mozart  Merits 

Seven  Models,  Retailing  from 
$15  to  $100. 


Unsurpassed  factory  facilities. 


A  Record  line  that  will  add  to 
your  profits. 


An  established  product  that  has 
been  on  the  market 
two  years.  . 


THE  MOZART  TALKING  MACHINE  COMPANY 

J.  P.  FITZGERALD,  President 

2608-2618  NORTH  15th  STREET  ST.  LOUIS,  MO. 

mwi^^   
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PREDICTS  A  VERY  BUSY  SEASON       PROFIT  BY  TEACHERS'  CONVENTION       $1,100,500  FOR  LIBERTY  BONDS 


Manager  Wheien,  of  Columbia  Store  in  Cincin- 
nati, Looks  for  a  Tremendous  Holiday  De- 
mand— Freight  Conditions  Causing  a  Handi- 
cap in  Deliveries — Columbia  Singing  Contest 

Cincinnati,  O.,  November  8. — Manager  Wheien, 
of  the  local  Columbia  Co.  store,  when  asked 
about  conditions  stated  that  "Business  conditions 
throughout  the  Cincinnati  store  territory,  gener- 
ally speaking,  are  good  and  the  outlook  is  such 
as  to  incline  our  dealers  to  believe  that  the  pres- 
ent fall  and  coming  winter  will  be  productive  of 
splendid  results  in  a  sales  way.  Last  month's 
business  was  good,  and  while  locally  retail  busi- 
ness was  a  little  quiet  it  started  out  pretty  brisk 
the  first  of  this  month.  We  have  been  some- 
what handicapped  by  freight  conditions  in  get- 
ting in  our  shipments,  but  the  majority  of  our 
dealers  previously  anticipated  their  wants,,  and 
despite  railroad  conditions  will  be  in  a  good 
condition  to  take  care  of  the  holiday  demand." 

M'r.  Wheien  further  stated:  "We  received  our 
first  period  design  machine  which  was  sold  by 
Mr.  McHugh,  of  the  Church-Beinkamp  Co., 
exclusive  Columbia  dealers,  and  which  was  "on 
display  in  their  show  window. 

S.  H.  Nichols,  district  manager  of  the  Colum- 
bia Graphophone  Co.  in  this  district,  spent"  a 
few  days  in  the  local  store  and  was  enthusiastic 
about  last  month's  figures  in  all  the  Columbia 
stores  in  his  district. 

H.  A.  Herrick,  special  representative  of  the 
Columbia  Graphophone  Co.,  is  in  the  city  in 
the  interests  of  the  Columbia  singing  contest 
which  is  running  in  the  State  of  Ohio  in  con- 
nection with  the  Scripps  newspapers.  This  con- 
test has  created  a  widespread  interest  among  the 
music  loving  public,  and  the  final  tests  to  de- 
termine the  winner  will  be  held  some  time  this 
month. 


Friedrich  Music  House  and  Victor  Talking  Ma- 
chine Co.  Both  Maintain  Exhibits  During 
Convention  of  Michigan  Teachers 


Music  Trade  Makes  an  Excellent  Showing  in 
Second  Liberty  Loan — Efforts  of  Special 
Committee  Meet  With  Patriotic  Response 


Grand  Rapids,  Mich.,  November  6. — The  an- 
nual convention  of  the  Teachers'  Association  of 
the  State  of  Michigan,  which  was  held  here  last 
week  and  attracted  about  8,000  teachers,  was 
taken  full  advantage  of  by  the  Friedrich-  Music 
House,  by  representatives  of  the  Victor  Talking 
Machine  Co.,  and  other  trade  interests. 

The  Grand  Rapids  Teachers'  Club  maintain 
headquarters  in  a  building  at  Monroe  and  Ionia 
avenues,  where  the  Friedrich  house  maintains 
an  elaborate  exhibit  of  Victrolas  and  Victor 
records  and  player-pianos.  The  Victrolas  and 
records  were  used  in  connection  with  an  exhi- 
bition of  folk  dances  held  in  the  clubrooms, 
and  also  in  the  convention  hall  at  the  Coliseum 
by  Miss  E.  Reynier,  supervisor  of  physical 
education  in  the  local  schools  and  they  aroused 
a  great  deal  of  interest. 

The  Victor  Co.  was  represented  at  the  con- 
vention by  Mrs.  Heaton  and  Miss  Rice,  of  the 
educational  department,  who  had  a  display  of 
Victrolas  and  educational  records  at  the  Coli- 
seum. 

The  Friedrich  Music  House  carried  large  ad- 
vertisements in  the  local  papers  during  the  con- 
vention, inviting  the  teachers  to  visit  the  ex- 
hibits. 


Julian  T.  Mayer,  chairman  of  the  Liberty  Loan 
committee  of  the  New  York  Piano  Manufactur- 
ers' Association,  reports  that  all  branches  of  the 
music  trade  subscribed  through  the  committee 
a  total  of  $1,100,500  to  the  second  Liberty  Loan, 
this  in  addition  to  unrecorded  amounts  sub- 
scribed by  members  of  the  trade  through  other 
channels.  Of  the  total  amount  reported,  the 
wholesale  piano  trade  subscribed  $800,050,  the 
retail  trade,  including  piano  and  talking  ma- 
chine dealers,  $113,750,  and  the  wholesale  talking 
machine  trade,  $186,700. 

When  the  Liberty  Loan  committee  began  its 
work  it  was  the  aim  to  procure  subscriptions 
for  at  least  a  million  dollars'  worth  of  bonds, 
and  that  this  amount  was  exceeded  by  over  10 
per  cent,  speaks  well  not  only  for  the  work  of 
the  committee,  but  also  for  the  patriotic  re- 
sponse of  the  trade. 


RECOVER  QUICKLY  FROM  FIRE 

Geo.  A.  Smith-Schifflin  Co.,  Decalcomanie 
Manufacturers,  Now  Located  at  126  Liberty 
Street,  New  York 


HANDLE  LYRIC  RECORDS  IN  CANADA 


The  Victrola  business  of  W.  I.  Whitson, 
Washington,  D.  C,  has  been  purchased  by  the 
Arthur  Jordan  Co.,  Inc.,  who  already  represent 
the  Sonora  and  Columbia  lines  in  that  city. 


The  Lyraphone  Co.  of  America  announce  that 
they  have  made  arrangements  with  the  Geo. 
McLagan  Furniture  Co..  Ltd.,  Stratford.  Ont, 
to  act  as  distributors  for  Lyric  records  in  Can- 
ada. The  campaign  will  be  under  the  direction 
of  R.  L.  Teeple,  manager  of  the'  phonograph 
department  at  McLagan's. 


The  Geo.  A.  Smith-Schifflin  Co.,  the  well- 
known  manufacturers  of  decalcomanie  products 
at  136  Liberty  street,  New  York,  recently  had 
a  fire  which  completely  destroyed  their  plant. 
The  loss  was  wholly  covered  by  insurance,  and 
the  company  immediately  secured  new  quarters 
and  are  now  located  at  126  Liberty  street.  The 
company  announces  there  will  be  no  delay  in 
making  deliveries,  and  that  they  are  in  a  posi- 
tion to  accept  new  orders.  Pamphlets  with  fac- 
simile illustrations  and  prices  are  now  being 
sent  out  to  the  trade. 


Don't  jump  to  the  conclusion  that  a  man 
knows  a  lot  just  because  he  never  says  anything. 


The  only  man  who  does  anything  is  the  man 
who  begins  something. 


Xhe  Xrade  Is  Advised 


C  BEECR0FT. 
CABINU  FOR  TALKING  MACHINES. 
APPLICATION  TILED  MAY  II  ISIS. 


1,244,944. 


Patented  Oct  30, 1UI7 


That  I  have  been  granted  United  States  Letters  Patent 
No.  1,244,944,  dated  October  30th,  1917,  on  a  cabinet 
for  Talking  Machines  (the  design  of  which  is  shown 
herewith)  and  for  which  the  following  claims  are  made: 

1.  A  cabinet  for  a  talking  machine  having  a  top  on  which  the  casing 
of  the  machine  is  adapted  to  be  supported,  an  inclosure  rising  from  said 
top,  and  formed  of  cleats  which  are  adapted  to  engage  the  sides  of  the 
base,  certain  of  the  cleats  being  fixed  to  said  top  and  another  cleat  forming 
a  gate  for  entrance  into  the  space  of  the  inclosure,  and  means  for  holding 
the  gate  in  closed  position  and  permitting  its  opening. 

2.  A  cabinet  for  a  talking  machine  having  a  top  on  which  the  casing 
of  the  machine  is  adapted  to  be  supported,  cleats  rising  from  said  top 
forming  an  inclosure  for  the  sides  of  the  base  of  said  machine  and  adapted 
to  interlock  therewith,  one  of  said  cleats  being  separate  from  the  other 
cleats  and  movable  forming  a  gate  for  the  insertion  of  said  base  into  the 
space  of  said  inclosure,  the  inner  sides  of  the  cleats  overhanging  so  as  to 
form  interlocking  joints  with  said  base. 

I  am  prepared  to  protect  my  interests  under  said  patent 
to  the  fullest  extent  and  all  infringers  will  be  prosecuted 
vigorously. 

(Signed)  CLEMENT  BEECROFT 


PLACE  ORDERS  NOW  FOR 
Record  Delivery  Envelopes  Record  Cabinets 


Record  Stock  Envelopes 
Catalog  Supplement  Envelopes 


CLEMENT  BEECROFT, 


309  West 
Susquehanna  Ave. 


Talking  Machine  Needles 
Peerless  Locking  Plates 

Philadelphia,  Pa. 
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HEINEMAN  MOTOR  IN  FAVOR 

No.  7  Has  Been  Adopted  by  a  Large  Number  of 
Talking  Machine  Manufacturers  for  Their 
Floor  Machines — Has  an  Immense  Output 


One  of  the  most  popular  motors  that  has 
een  introduced  to  the  talking  machine  trade 


line  of  popular  motors  manufactured  by  the 
Otto  Heineman  Phonograph  Supply  Co.,  New 
York,  achieved  success  from  the  first  day  that 
it  was  placed  on  the  market,  and  to-day  is  one 
of  the  best  sellers  in  the  extensive  Heineman 
line. 

The  Heineman  Motor  No.  7  has  been  adopted 
by  a  large  number  of  talking  machine  manu- 


strength.  The  Heineman  Motor  No.  7  has 
milled  gears  exclusively,  no  stamped  gears  be- 
ing used  in  its  construction.  It  has  a  beveled 
gear  winding,  accurate  intermediate  gears,  high 
polished  bearings  and  a  fibre  lined  escutcheon. 
This  motor  plays  three  twelve  or  four,  and  one- 
half  ten-inch  records  with  one  winding,  and  in 
every  detail  reflects  the  skill,  the  ability,  and 


during  the  past  year  is  the  Heineman  Motor 
No.  7,  shown  in  the  accompanying  illustration. 
This  motor,  which  is  one  of  the  leaders  in  the 


The  Popular  Heineman  Motor  No.  7 

facturers  as  a  standard  motor  for  their  floor 
machines,  and  the  most  thorough  tests  have 
demonstrated    conclusively    its  constructional 


the  experience  of  the  Heineman  organization, 
the  leading  motor  manufacturing  organization  in 
the  world. 


EDISON  BLUE  AMBEROL  RECORDS 

(For  December) 


3348 
3352 

3330 
23137 
3346 

3345 

3347 
23145 

3333 
23143 

3349 

29006 


3334 
3340 


INSPIRING  CHRISTMAS  RECORDS 
Birthday  of  a  King  (W.  H.  Neidlinger).  Cor- 
net, orch.  accomp  Pietro  Capodiferro 

Christmas,    Christmas,    Blessed,    Blessed  Day! 
(John    H.    Densmore).     Mixed    voices,  orch. 

accom  Metropolitan  Quartet 

Christmas    Memories    (Fantasie    on  well-known 

Christmas  Hymns).     Celesta  Robert  Gayler 

Christmas       Song  (Chevalier-Daly-Schneider). 

Tenor,  orch.  accomp  Hughes  Macklin 

God  Rest  You,  Merry  Gentlemen   (Old  Christ- 
mas Carol).    Mixed  voices,  orch.  accomp., 

Carol  Singers 
Joy  to  the  World,  Our  Lord  Is  Born  Today  (I. 
H.  Meredith).    Mixed  voices,  orch.  accomp., 

Metropolitan  Quartet 
Old  Jim's  Christmas  Hymn  (W.  B.  Gray).  Bari- 
tone and  chorus,  orch.  accomp  Edward  Allen 

Star  of  Bethlehem   (Adams-Weatherly).  Tenor, 

orch.  accomp  '.  Hardy  Williamson 

Star  of  Bethlehem    (Stephen   Adams).-  Tenor, 

orch.  accomp  Vernon  Dalhart 

Sweet   Christmas  Bells   (Shattuck).     Tenor  and 

Bass  Ernest  Pike  and  Peter  Dawson 

We  Three  Kings  of  Orient  Are  (Old  Christmas 
Carol).    Mixed  voices,  orch.  accomp. Carol  Singers 
SPECIAL  GRAND  OPERA 
Rigoletto  Quartet — Bella  figlia  dell'amore  (Verdi). 
Mixed  voices,  in  Italian,  orch.  accomp., 

Alice  Verlet,  Merle  Alcock,  Arthur  Middleton 
and  Guido  Ciccolini 
CONCERT  SELECTION 
On  the  Road  to  Mandalay  (Oley  Speaks).  Bass, 

orch.  accomp  Henry  Scott 

REGULAR  LIST 
If   I   Had  All   the  World  and   Its   Gold  (Al. 

Piantadosi).  Tenor,  orch.  accomp. Manuel  Romain 
Mother,  Dixie  and  You  (Johnson-Santly).  Bari- 


tone, orch.  accomp  .•  Arthur  Fields 

3342  Pull  the  Cork  Out  of  Erin  (Let  the  River  Shan- 
non Flow)  (Fisher).    Tenor,  orch.  accomp., 

Irving  Kaufman 

3350  Whose   Little   Heart  Are   You   Breaking  Now? 

(Irving  Berlin).    Contralto  and  baritone,  orch. 
accomp  Grace  Woods  and  Arthur  Fields 

3331  U.  S.  Army  Bugle  Calls— Part  1, 

S.  W.  Smith,  U.  S.  N.,  and  Bugle  Squad 

3332  U.  S.  Army  Bugle  Calls— No.  2, 

S.  W.  Smith,  U.  S.  N.,  and  Bugle  Squad 
SONGS  AND  BALLADS 

3355  Ole   Virginny  Days    (Gardner-Morse).  Female 

voices,  orch.  accomp  Homestead  Trio 

3351  Some   Sunday  Morning   (Richard  A.  Whiting). 

Conversational  duet,  orch.  accomp., 

Ada  Jones  and  Billy  Murray 
FOR  LOVERS  OF  THE  DANCE 

3356  Honest    Injun — One-step    (Harry    Von  Tilzer). 

Xylophone,  orch.  accomp  Lou  Chiha  "Frisco" 

3339  Hitchy-Koo  One-Step  Jaudas'  Society  Orchestra 

3341  — Kiss  Waltz — Her  Soldier  Boy  (Sigmund  Rom- 
berg).   For  dancing  Jaudas'  Society  Orchestra 

3337  Yah-De-Dah — Fox-trot  (Mel.  B.  Kaufman), 

Frisco  Jazz  Band 

INSTRUMENTAL 

3357  Good-bye,  Good  Luck,  God  Bless  You  Medley- 

Waltz  Jaudas'  Society  Orchestra 

3344  March  of  the  Toys— Babes  in  Toyland  (Victor 

Herbert)   American   Symphony  Orchestra 

3338  Spring,  Beautiful  Spring,  Waltzes  (Paul  Lincke). 

Peerless  Orchestra 
3336  Wilhelmina  Waltzes  (John  T.  Hall), 

American  Symphony  Orchestra 
WITH  THE  FUNNY  MEN 
3329  Bill's  Dog  Towser.     Coon  vaudeville  sketch  with 

banjo  Billy  Golden  and  Billy  Heins 

3353  Call  Again,  Mr.  Calligan  (Branen-Gerber-Jentes). 

Tenor,  orch.   accomp  George  McFadden 

3354  Lily    of    the    Valley    (Wolf e-Gilbert-Friedland). 

Conversational  duet,  orch.  accomp., 

Ada  Jones  and  Billy  Murray 


3335  Mammy  Blossom's  'Possum  Party  (Theo.  Morse). 
Baritone  and  tenor,  orch.  accomp., 

Arthur  Collins  and  Byron  G.  Harlan 
3343  Wee  Deoch  and  Doris  (Grafton-Lauder).  Scotch 

song,  orch.  accomp  Glen  Ellison 

SELECTED  FEATURES 

23176  Bonnie   Scotland.     Concertina  Alexander  Prince 

23134  Come  Sing  to  Me   (Thompson).     Cornet,  orch. 

accomp  Sergeant  C.  Leggett 

23128  Forgotten  Melodies.  Concertina. .  .Alexander  Prince 
23050  Hark!  Hark!  My  Soul  (Smart-Faber) .  Tenor  and 

baritone.  .Hardy  Williamson  and  T.  F.  Kinniburgh 
23067  Jesus,  Lover  of  My  Soul  (Dykes).     Tenor  and 

baritone.  .Hardy  Williamson  and  T.  F.  Kinniburgh 
23117  Macushla  (Rowe-Macmurrough) .  Tenor, 

Hughes  Macklin 

23029  Medley  of  Irish  Airs.  Concertina. .  Alexander  Prince 
23001  Poet  and  Peasant  Overture  (von  Suppe), 

National  Military  Band 
23020  Regimental  Marches  No.  3... National  Military  Band 
23185  Softly  Awakes  My  Heart  (Saint-Saens).  Cornet, 

Sergeant  C.  Leggett 
23023  When  I  Survey  the  Wondrous  Cross  (Miller). 
Tenor  and  baritone, 

Hardy  Williamson  and  T.  F.  Kinniburgh 

NEW  MELOPHONE  LINE  IS  POPULAR 

The  Melophone  Talking  Machine  Co.,  manu- 
facturers of  Melophone  talking  machines  and 
motors,  report  the  new  line  of  high-grade  cab- 
inet machines  recently  introduced  by  the  com- 
pany are  being  well  received  by  the  trade. 
Henry  Sobel,  president  of  the  company,  states 
they  are  marketing  the  machines  under  a  new 
plan  which  is  appreciated  by  dealers. 


PRESTO  UNIVERSAL  TONE-ARM 


This  tone-arm  has  been  designed  to  play  all  makes  and 
tvpes  of  records,  whether  of  vertical  or  lateral  cut.  No 
change  or  adjustment  becomes  necessary.  By  merely  turn- 
ing a  swivel  joint,  the  change  from  one  system  to  the  other 
is  made  quickly. 

THE  PRESTO  PERFECTED  SOUND  BOX  is  in  no 
small  measure  responsible  for  the  success  of  the  Tone-Arm. 
The  "triangle"  Needle  Holder  permits  the  use  of  all  types 
of  needles,  including  the  fibre  needle.  This  is  a  feature  not 
generally  found  in  other  makes  of  sound  boxes.  The  use  of 
new  and  especially  designed  machinery  enables  us  to  produce 
work  that  is  of  exceptional  precision  and  refinement. 

Prices  and  Samples  Upon  Request 
Let  us  figure  on  your  other  phono  parts  requirements 

PRESTO  PHONO.  PARTS  CORP. 

124-130r  PFARL  STREET,  BROOKLYN,  N.  Y. 


Supplement — The  Talking  Machine  World,  November  15,  1917 


Letts  have 

PATRIOTIC  MUSIC 
IN  EVERY  HOME 


1%/|"USIC  was  never  known  to  breed  a 
It  A  traitor.  The  mission  of  all  good 
music  is  to  provide  comfort  and  inspi- 
ration.   It  naturally  follows  then  that 

ALL  GOOD  MUSIC  IS  PATRIOTIC 

because  in  war  times  comfort  and  inspi- 
ration are  to  be  regarded  as  national 
necessities  in  every  American  home. 
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W  A  RNING 


WALL-KANE  STEEL  NEEDLES  are  the  stand- 
ard trade-marked  needles  of  the  phonograph 
industry.  Like  any  article  that  is  a  proven  suc- 
cess, WALL-KANE  STEEL  NEEDLES  are  being 
imitated. 

The  genuine  WALL-KANE  NEEDLES  are 
manufactured  by  intricate,  chemical  processes, 
and  possess  the  quality  of  playing  ten  records 
perfectly,  the  last  one  as  well  as  the  first.  They 
also  improve  the  wearing  qualities  of  the  record. 

The  greatest  experts  have  tested  WALL-KANE 
NEEDLES  and  endorsed  them.  A  very  simple  test — ■ 
take  WALL-KANE  NEEDLES  and  the  ordinary 
needles,  and  place  them  in  a  vise — break  them  in 
two  parts,  and  you,  looking  through  a  magnifying 
glass,  will  plainly  see  that  the  grain  of  the  WALL- 
KANE  NEEDLE  is  very  much  finer  and  closer  than 
those  of  the  ordinary  steel  needles,  due  to  the  scientific 
chemical  treatment. 

BEWARE  OF  IMITATIONS 

This  handsome  metal  enamel  display  stand  holds  60  packages, 
2  doz.  extra  loud,  1  doz.  medium  and  2  doz.  loud;  each  package 
containing  50  WALL-KANE  NEEDLES,  retailing  for  10c. 
Price  of  Stand   to   dealers,  $4.00.     Single   packages,  6^c. 

Jobbing  Territory  Open 


PROGRESSIVE  PHONOGRAPHIC  SUPPLY  CO., 1 


45  WEST  45th  STREET 
NEW  YORK 


CHAS.  R.  LEE  NOW  SALES  MANAGER 

Former  Territorial  Supervisor  for  Thos.  A.  Edi- 
son, Inc.,  Takes  Important  Position  With 
Phonograph  Corporation  of  Manhattan 


Charles  R.  Lee,  who  recently  resigned  as  ter- 
ritorial supervisor  of  Thomas  A.  Edison,  Inc., 
left  Orange,  N.  Ji,  a  few  days  ago  to  begin 
his  career  with  the  Phonograph  Corp.  of  Man- 


Inc,  in  Atlanta,  Richmond,  New  Orleans  and  St. 
Louis. 

Mr.  Lee  goes  to  his  new  job  with  the  good 
wishes  of  his  old  business  associates.  He  pos- 
sesses energy,  persistency,  tact,  and  the  per- 
sonality that  counts  in  commercial  life. 


COLLECTING  RECORDS  FOR  SOLDIERS 

National  Association  of  Credit  Men  Asks  Con- 
tributions of  Records  from  Members 


COVERS  A  WIDE  TRADE  FIELD 

Century  Cabinet  Co.  Not  Confined  to  the  Pro- 
duction of  Cabinets  Alone 


The  Century  Cabinet  Co.,  New  York,  manu- 
facturer of  talking  machine  cabinets,  and  one 
of  the  most  successful  concerns  in  the  industry, 
has  called  the  attention  of  the  trade  to  the  fact 
that  in  addition  to  producing  cabinets  which  are 
being  used  by  some  of  the  most  prominent 
manufacturers,  it  also  has  originated,  manu- 
factures and  markets  several  very  important 
talking  machine  parts.  These  include  two 
types  of  universal  tone  arm,  a  sound  box  and 
a  tone  modifier.  All  of  these  parts  have  been 
adopted  for  use  by  a  number  of  well-known 
manufacturers,  and  have  given  excellent  service. 

iPiiiiiiiiiiiiiiiiiiiiiiiiiiiiiniiiiiiiin^ 


( THE  PERFECTION  BALL  BEARING 
TONE  ARM  is  a  patented  mechanism.  The 
ball  bearing  szvivel  idea  is  our  origination  so 
therefore  all  manufacturers  of  ball  bearing 
tone  arms  are  cautioned  against  infringing  this 
patent.) 


The  National  Association  of  Credit  Men,  with 
headquarters  at  41  Park  Row,  New  York,  has 
included  the  following  interesting  paragraph  in 
its  latest  bulletin: 

"  'All  work  and  no  play  makes  Jack  a  dull 
boy.'  And  just  so  'All  training  and  no  relaxa- 
tion makes  Jack  a  dull  soldier.'  The  national 
office  has  offered  to  assist  in  furnishing  our  boys 
in  uniform  a  little  of  the  needed  relaxation  by 
distributing  to  the  various  encampments  all 
phonograph  records  sent  to  this  .office.  There 
are  probably  many  of  our  readers  who  have  rec- 
ords in  good  condition  that  they  would  be  will- 
ing to  spare  for  this  purpose,  or  who  desire  to 
purchase  a  few  records  for  the  boys  preparing 
themselves  to  take  their  part  in  the  defense  of 
our  country.  If  such  records  are  sent  to  the 
national  office  they  will  be  forwarded  to  re- 
sponsible persons  at  the  various  encampments 
and  will  no  doubt  serve  to  lighten  many  a  weary 
hour  for  the  men  far  from  home  and  family." 
Illlllllllllllllllllllllllllllllllllllllllllllllllllllllllillllllll 


Charles  R.  Lee 

hattan,  as  sales  manager.  Mr.  Lee  has  had  a 
number  of  years'  experience  on  the  road.  For 
the  last  two  years  he  has  represented  the  mu- 
sical phonograph  division  of  Thomas  A.  Edison, 


Our  new  model  "PERFECTION" 

BALL  BEARING  TONE  ARM 
AND   REPRODUCER,  No.  4,  has 

proven  to  be  a  phenomenal  success  as 
more  than  half  of  the  Edison  dealers  in 
the  country  and   many  who  sell  other 
makes  of  machines  as  well  are  promoting 
the  exclusive  sale  of  this  newly  improved 
accessory.    Almost  25,000  sets  are  now 
in  use  and  giving  excellent  satisfaction  to  the 
owners  of  Edison  Disc  machines.    For  playing 
lateral  cut  records  on  all  types  of  Edison  Disc 
machines  this  accessory  has  proven  to  be  un- 
equaled,   both   mechanically    and  scientifically. 
All  phonograph  dealers  should  carry  a  quantity 
in  stock.      It  helps  the  Edison   dealer  to  sell 
machines  and  when  shown  to  owners  of  Edison  Disc  machines  by  dealers  who 
handle  lateral  cut  records,  it  will  be  the  means  of  creating  a  new  demand  for 
steel  needle  records.    Prices  quoted  on  application. 

NEW  ENGLAND  TALKING  MACHINE  CO. 


I     16  BEACH  STREET 

1 


illil 


BOSTON,  MASS. 
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Why  Dealers  Prize  the 
Representation  of  the  Starr 

YOU  will  find  dealers  selling  Starr  Phonographs  to  be  extremely  enthusiastic  and 
optimistic  over  their  dealerships.  For  they  believe  in  the  Starr.  They  recom- 
mend it  with  that  confidence  which  is  born  only  of  honest  conviction. 

— They  like  the  variety  of  the  line — eleven  beautiful  models  in  over  a  score  ol 
finishes — a  range  of  prices  covering  the  gamut  of  the  greatest  market. 

— They  like  the  graceful,  refined  designs.   They  like  the  splendid  finishes  which  the 
half-century's  experience  of  the  Starr  organization  puts  upon  every  case. 

— They  like  it  because  every  part  of  every  Starr  Phonograph  is  built  in  the  Stan- 
workshops,  assuring  uniformity  of  quality  and  definite  responsibility. 

— They  like  the  quiet-running,  powerful,  steady  Starr-built  motor  with  its  ready 
accessibility  for  oiling  and  inspection. 

— They  like  to  inform  their  customers  concerning  the  musical  ancestry  of  Starr 
Phonographs — how  their  creators  have  for  five  decades  been  experts  on  producing  tone 
— how  over  150,000  famously-toned  instruments  are  world-wide  heralds  of  the  Starr 
reputation. 

jhe  Singing^hvoat 

of  the  Starr  Phonograph 


— The  Starr  "Singing  Throat"  of  silver  grain  spruce, 
they  find,  is  convincing  proof  to  all  ears  that  Starr  genius 
has  produced  a  phonograph  which  is  a  superior  musical 
instrument. 

— They  appreciate  the  Starr  national  advertising 
which  is  reaching  their  most  desirable  prospects  through 
the  highest  class  magazines  and  leading  newspapers. 

— They  appreciate  the  regular  monthly  assistance 
given  to  their  local  advertising  efforts. 

— And  the  sale  of  Starr  Records,  which  is  open  to 
Starr  Phonograph  dealers,  enables  them  to  push  records 
without  advertising  a  competitive  phonograph. 


Those  same  factors  would  make  you  prize  a  Starr  dealer- 
ship.    If  you  are  [interested  we  invite  correspondence. 


THE  STARR  PIANO  CO. 


Richmond,  Indiana 
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The  Trade  In  New  York  City  And  Vicinity 


October  business  as  a  whole  was  very  satis- 
factory in  the  local  talking  machine  trade,  and 
manufacturers,  wholesalers  and  dealers  closed 
the  month  with  a  satisfactory  margin  of  in- 
crease over  last  year.  Here  and-  there  some  of 
the  dealers  told  a  representative  of  The  Wolrd 
that  their  sales  for  the  month  had  not  quite 
come  up  to  expectations,  but  as  a  rule  this  was 
ascribable  to  local  conditions,  which  were  only 
temporary  and  not  a  criterion  for  the  general 
business  outlook. 

A  Tremendous  Record  Shortage  Predicted 

Judging  from  all  indications,  and  the  reports 
of  the  manufacturers  and  jobbers,  there  will  .un- 
doubtedly be  a  very  acute  record'  shortage  dur- 
ing the  next  four  weeks;  a  shortage  which  will 
probably  be  felt  more  generally  than  in  any  pre- 
vious year.  This  scarcity  of  product  will  be 
influenced  not  only  by  the  fact  that  the  factories 
are  working  to  capacity  and  unable  to  supply 
the  demand,  but  will  be  accentuated  by  the  un- 
settled labor  conditions,  the  shortage  of  raw 
materials  and  the  abnormal  freight  shipments  of 
all  classes  of  merchandise.  Jt  will  therefore 
be  advisable  for  the  dealers  to  anticipate  their 
record  requirements  and  place  their  Christmas 
orders  at  the  earliest  possible  date.  The  ma- 
chine shortage  continues  to  be  far  more  exten- 
sive than  in  any  previous  year,  and  those  deal- 
ers who  placed  their  orders  early  in  the  year 
are  now  congratulating  themselves  upon  their 
wise  judgment  and  foresight. 

Attractive  Set  of  Price  Cards 

The  Blackman  Talking  Machine  Co.,  Victor 
distributor,  has  prepared  for  its  dealers  a 
set  of  very  attractive  cards,  featuring  the  style 
number  and  price  of  the  different  models  of  Vic- 
trolas.  There  are  nine  cards  in  a  set,  each  one 
of  which  is  different  in  color,  and  the  set  as  a 
whole  cannot  fail  to  add  to  the  attractiveness 
of  the  dealer's  store  displays.  Some  of  these 
cards  are  shown  on  another  page  of  this  issue 
of  The  World,  although  the  black  and  white 
reproduction  hardly  does  them  justice. 

Thirteen  Stars  on  Columbia  Service  Flag 

A  service  flag  with  thirteen  stars  now  flies 
from  the  building  at  55  Warren  street,  New 
York,  occupied  by  the  local  wholesale  division 
of  the  Columbia  Graphophone  Co.  This  flag 
bears  silent  testimony  to  the  fact  that  thirteen 
of  the  company's  staff  are  now  in  the  service 
of  Uncle  Sam,  a  splendid  example  of  unselfish 
patriotism.  Among  those  who  are  now  on  their 
way  "over  there"  and  who  were  formerly  asso- 
ciated with  the  Columbia  wholesale  division  are 
the  following:  J.  A.  Siever,  J.  A.  Johnson,  W. 
E.  Guthrie,  J.  D.  Macdonald,  R.  Wagner,  Wm. 
Strohmeyer,  Joseph  Jones,  Edw.  Flanagan, 
Walter  Gaffney,  T.  Mulligan,  J.  Turbidy,  D.  R. 
Rhodes  and  A.  Vernon. 

Successful  Re-Creation  Recital 

Mile.  Caroline  Lazarri,  of  the  Chicago  Opera 
Co.,  exclusive  Edison  Diamond  Disc  artist  and 
famous  operatic  contralto,  apeared  recently  in 
the  auditorium  of  the  Edison  Shop,  473  Fifth 
avenue,  and  in  addition  to  singing  some  of  the 
songs  that  have  made  her  famous,  also  sang  in 
direct  comparison  with  the  Edison  Diamond 
Disc  records  which  she  made  some  time  ago. 
This  comparison  was  a  decided  success  and 
served  to  emphasize  the  musical  qualities  of  the 
Edison  Diamond  Disc  phonograph,  and  the  won- 
derful fidelity  of  the  Edison  Diamond  Disc 
records  as  compared  with  the  human  voice. 
Miss  Grace  Freeman,  violinist,  assisted  Mile. 
Lazarri  and  also  played  a  violin  solo. 

Efficiency  at  Its  Highest  Degree 

The  New  York  Talking  Machine  Co.,  Victor 
distributor,  has  installed  a  remarkably  efficient 
intercommunicating  telephone  system,  which 
permits  every  department  to  work  at  top-notch 
speed,  without  losing  time  by  walking  from  one 
room  or  floor  to  another.  An  unusual  feature 
of  the  system  is  the  fact  that  it  is  so  con- 


structed that  a  whisper  in  the  mouthpiece  is 
heard  clearly  and  distinctly  on  the  other  end. 
Closed  Excellent  October  Business 

"October  business  was  excellent,"  said  Lam- 
bert Friedl,  manager  of  the  local  wholesale 
division  of  the  Columbia  Graphophone  Co.  "The 
month  closed  with  a  very  satisfactory  increase 
over  last  year,  and  our  sales  totals  were  limited 
only  by  the  amount  of  product  that  the  fac- 
tory could  ship  us.  Grafonola  business  is  phe- 
nomenal, and  record  business  is  far  and  beyond 
our  expectations.  November  also  gives  every 
indication  of  being  a  record-breaker." 

Timely  Advice  to  the  Dealers 

C.  F.  Bruno,  head  of  the"  Victor  division  of  C. 
Bruno  &  Son,  Inc.,  New  York,  Victor  distribu- 
tors, has  called  the  dealers'  attention  to  the  ad- 
visability of  placing  their  record  orders  for  the 


Christmas  season  at  the  earliest  possible  date. 
Mr.  Bruno  points  out  that  the  entire  industrial 
situation  is  unsettled  this  year,  and  that  Victor 
dealers  should  overlook  no  opportunity  of  having 
their  records  in  stock  when  their  customers 
require  them.  This  advice  is  most  timely  and 
should  be  followed  without  fail. 

Now  Manager  of  Gimbel  Victor  Department 
M.  Max,  formerly  manager  of  the  piano  and 
Victrola  department  of  Kaufman  Bros.,  Pitts- 
burgh, Pa.,  is  now  manager  of  the  Victrola 
department  of  Gimbel  Bros.,  New  York.  Mr. 
Max  recently  received  an  interesting  letter  from 
Louis  F.  Geissler,  general  manager  of  the  Victor 
Talking  Machine  Co.,  congratulating  him  upon 
the  dignity  and  quality  of  the  advertising  that 
Gimbel  Bros,  have  been  using  in  the  local  news- 
papers the  past  fortnight. 


Period  Victrolas 

Truly 
Victrola 
Designs 
in 

Correct 
Period 
Styles. 

Another 
Example 

of 
Victor 
Supremacy. 

C.  BRUNO  &  SON,  Inc. 

(Established  1834) 

Victor  Distributors  to  the  Dealer  Only 
351-353  Fourth  Avenue  NEW  YORK 

We  Do  Not  Retail 
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At  Your  Service  in  Philadelphia 

and  adjoining  territory 


This  Strong  Organization  of 
Phonograph  Sales -Experts 


C.  S.  TAY 


H.  A.  POPE 


E.  P.  BARILI 


W.  L.  ECKHARDT 


JOSEPH  PIACENTINI 


TJERE  are  the  men  who  make  up  the  staff  of  the  Philadelphia 
Pathephone  Company — and  any  dealer  with  any  acquaintance 
in  the  trade  knows  the  sort  of  service  he  can  expect  from  them! 


If  experience,  or  organization,  or  preparedness, 
or  full  stocks,  or  first  hand'  knowledge  of  the 
dealer's  needs  and  problems  count  in  the  service 
a  distributor  can  give,  the  Philadelphia  Pathe- 
phone Company  is  in  a  position  to  extend 
co-operation  far  beyond  the  usual. 


Any  one  of  our  staff  can  be  of  great  aid  in  select- 
ing and  merchandising  your  stock,  and  all  of 
them  are  ready  to  render  that  assistance  and 
any  other  service  in  our  power  to  give. 

Prompt,  understanding,  co-operative  service — 
that's  what  this  organization  means ! 


Send  Your  Christmas  Orders  NOW  to  the 

Philadelphia  Pathephone  Company 


1206  Chestnut  Street 


Philadelphia,  Pa. 
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"OH  BOY"  COMPANY  ENTERTAINS 

Uses  Army  and  Navy  Model  of  the  New  Edison 
at  Entertainment  Given  for  the  Soldiers  at 
Fort  Jay — Present  Men  With  Records 


The  Army  and  Navy  Model  of  the  new  Edi- 
son phonograph  at  Casual  Camp,  Fort  Jay,  Gov- 
ernors Island,  a  few  days  ago  furnished  the 
selections  for  the  dancing  of  the  "Oh  Boy" 
company  that  entertained  the  soldiers  at  that 
fort.  A  number  of  records  were  presented  to 
the  soldiers  by  the  company. 

Anna  Wheaton,  the  clever  prima  donna  of 
"Oh  Boy,"  which  recently  passed  its  300th  per- 
formance at  the  Princess  Theatre,  New  York 
City,  has  been  "doing  her  bit"  for  Uncle  Sam's 
soldiers  and  sailors  by  giving  her  time  and  talent 
at  many  benefit  performances  and  at  the  various 
camps  where  the  me  nare  stationed.  Miss 
Wheaton  started  the  Sunday  afternoon  enter- 
tainments at  Casual  Camp,  Fort  Jay,  Governors 
Island.  Despite  the  fact  that  these  men  are  so 
near  New  York,  many  of  them  have  not  been 
off  the  island  since  they  arrived,  and  Miss 
Wheaton's  work  has  been  greatly  appreciated. 

Miss  Fay  Marbe,  one  of  the  members  of  "Oh 
Boy,"  gave  two  exhibition  dances,  the  "Oh  Boy" 
music  being  played  on  the  Army  and  Navy  Edi- 
son. To  leave  a  pleasant  and  lasting  memory 
with  the  boys  the  "Oh  Boy"  company  presented 
a  set  of  their  records  for  the  phonograph  in  the 
club  rooms  at  Fort  Jay,  including  the  "Oh  Boy" 
fox-trot,  which  proved  immensely  popular  at  the 
every-other-Friday  night  hops  given  by  the  sol- 
diers at  the  island.  A  vocal  version  of  "When 
It's  Nesting  Time  In  Flatbush"  has  also  made 
a  great  hit  with  the  soldiers. 

Miss  Wheaton,  Marie  Carroll,  Hal  Forde, 
Lynn  Overmann  and  Fay  Marbe  have  repeated 
the  success  of  their  experiment  at  Fort  Jay  at 
several  other  camps  near  New  York,  and  the 
Edison  records  have  proved  second  in  popular- 
ity only  to  the  personal  appearance  of  the  prin- 
cipals of  this  delightful  little  intimate  operetta 
by  Guy  Bolton,  P.  H.Wodehouse  and  Jerome 
Kern. 


MAKE  MANY  INSTALLATIONS 

A.   L.   Van   Veen   &   Co.   Tell   of  Important 
Equipments  Installed 

"Business  has  kept  up  remarkably  well,"  said 
Arthur  L.  Van  Veen,  president  of  A.  L.  Van 
Veen  &  Co.,  New  York,  manufacturer  of  Van 
Veen  "Bed-set"  booths.  "In  addition  to  the 
completion  of  a  number  of  important  installa- 
tions during  the  past  few  weeks  we  have  started 
negotiations  with  several  out-of-town  and  local 
dealers,  who  expect  to  install  booths  and  inte- 
riors within  the  next  month  or  so." 

A.  L.  Van  Veen  &  Co.  have  recently  completed 
a  new  installation  for  J.  J.  Schmuckler,  Canal 
street,  New  York,  facing  the  Bridge  Plaza,  a 
successful  wholesale  jeweler  who  will  handle  the 
Victor  line  exclusively.  A  handsome  installa- 
tion of  Van  Veen  booths  has  just  been  installed 
for  the  Lankering  Cigar  Co.,  Hoboken,  N.  J.,  and 
a  battery  of  four  booths  has  been  installed  in 
the  warerooms  of  the  Tower  Mfg.  &  Novelty 
Co.,  326  Broadway,  New  York,  who  will  handle 
the  Sonora  line.  S.  B.  Davega  &  Co.,  831 
Broadway,  New  York,  Victor  distributors, 
placed  the  contract  for  the  enlargement  of  their 
warerooms  with  Van  Veen  &  Co.,  who  have 
completed  a  very  attractive  interior  for  this 
establishment. 


TO  IMPORT  STEEL  NEEDLES 

G.  M.  O'Brien,  of  the  O'Brien  Trading  Corp., 
329  Broadway,  New  York,  announces  the  com- 
pletion of  arrangements  whereby,  through  the 
offices  of  this  concern  in  Japan,  steel  needles 
made  in  Japan  especially  for  Mr.  O'Brien  will 
be  shipped  to  him  at  his  New  York  address. 
The  O'Brien  Trading  Corp.  has  been  engaged 
for  many  years  in  the  exporting  and  importing 
of  goods  between  New  York  and  the  Orient. 
Mr.  O'Brien  is  well  known  to  the  talking  ma- 
chine trade  and  is  familiar  with  its  needs. 


MEETING  OF  EXECUTIVE  COMMITTEE 

Governing  Body  of  National  Association  of 
Talking  Machine  Jobbers  Hold  Sessions  in 
Philadelphia  to  Discuss  Trade  Conditions 


Philadelphia,  Pa.,  November  12. — The  exec- 
utive committee  of  the  National  Association  of 
Talking  Machine  Jobbers  is  now  in  session  at 
the  Ritz-Carlton  Hotel  here,  for  the  purpose  of 
discussing  general  trade  matters  that  have  de- 
veloped since  the  convention  at  Atlantic  City 
last  July.  The  meeting  opened  this  morning 
and  will  carry  over  until  to-morrow. 

While  no  set  program  has  been  announced 
for  the  meeting,  it  is  understood  that  trade 
problems  will  be  gone  into  very  thoroughly,  with 
special  reference  to  conditions  brought  about 
by  the  war,  including  the  effect  of  the  war  ex- 
cise tax.  The  hearings  before  the  Federal 
Trade  Commission  in  Washington  on  the  ques- 
tion of  fixed  retail  prices  will  also  come  up 
before  the  committee,  and  President  Blackman 
states  that  he  will  leave  for  Washington  imme- 
diately after  the  conference  here  to  appear  at 
the  final  hearing  before  the  Commission. 

The  executive  committee  of  the  National  As- 
sociation of  Talking  Machine  Jobbers  consists 
of  President  J.  N.  Blackman,  Vice-President  I. 
Son  Cohen,  Treasurer  A.  A.  Trostler,  Secretary 
J.  C.  Roush,  and  the  following  elected  members: 
W.  D.  Andrews,  Rudolph  Wurlitzer,  A.  A. 
Grinnell,  James  F.  Bowers,  Perry  B.  Whitsit, 
A.  J.  McCarthy,  E.  F.  Taft,  Geo.  E.  Mickel,  E. 
C.  Rauth,  C.  A.  Wagner  and  W.  H.  Reynalds. 

Several  of  the  committee  were  on  the  job 
early,  and  it  is  expected  that  a  majority  will 
be  in  attendance. 


One  of  the  features  at  the  National  Conven- 
tion of  Undertakers  held  at  the  Hotel  Walton, 
Philadelph  ia,  recently,  was  the  demonstration  of 
the  suitability  of  a  Victrola  and  sacred  records 
for  use  at  funerals  in  place  of  a  choir.  The 
machine  and  records  were  supplied  by  Gimbel 
Bros. 
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VICTOR  TRAVELERS  ORGANIZE 

Past  and  Present  Members  of  Victor  Co.  Travel- 
ing Staff  Form  Permanent  Association 


Following  the  broaching  of  an  idea  at  the 
last  convention  of  the  National  Association  of 
Talking  Machine  Jobbers,  there  has  recently 
been  formed  the  Victor  Travelers'  Association, 
which  includes  in  its  membership  those  travel- 
ers at  present  connected  with  the  company 
and  also  those  who  were  previously  connected 
with  the  staff.  The  object  of  the  organization 
is  fraternal  to  a  certain  degree,  but  the  main 
idea  is  for  the  members  to  disseminate  informa- 
tion of  trade  value  and  work  along  other  lines 
for  the  betterment  of  the  trade  as  a  whole.  The 
officers  of  the  new  association  are:  Thomas  F. 
Green,  Silas  E.  Pearsall  Co.,  president;  G.  T. 
Williams,  G.  T.  Williams  Co.,  vice-president; 
W.  T.  Haddon,  Victor  Co.  traveling  depart- 
ment, treasurer,  and  C.  H.  North,  Victor  Co. 
service  statistical  department,  secretary. 


REMOVE  PLANT  TO  NEW  QUARTERS 

The  Sterling  Phonograph  Co.,  manufacturer 
of  the  Sterling  phonograph,  which  for  three 
years  maintained  its  factory  and  offices  at  1777 
Broadway,  New  York,  has  moved  its  plant  and 
offices  to  285  North  Sixth  street,  Brooklyn,  N. 
Y.,  In  its  new  home  the  company  has  more 
than  quadrupled  its  floor  space,  and  the  fa- 
cilities which  are  now  placed  at  its  disposal  en- 
able it  to  produce  its  machines  with  maximum 
efficiency  and  minimum  overhead. 

The  company  manufactures  the  "Sterling" 
phonograph  in  its  entirety  in  its  own  plant,  and 
has  on  hand  a  remarkably  fine  stock  of  lumber 
and  veneers.  The  Sterling  phonograph  is  han- 
dled by  many  dealers  throughout  the  country, 
who  report  an  active  demand  for  the  six  models 
in  the  line.  A.  Sundheimer,  well  known  in  the 
trade,  is  president  of  the  company,  and  actively 
directs  every  phase  of  this  business,  which  is 
showing  a  steady  expansion. 


A  Record  Suggestion 


From  all  indications  there  will  be  a 
tremendous  shortage  of  Victor  Records 
during  the  next  few  months.  This  short- 
age will  include  all  types  of  Victor 
Records. 


Now  Is  the  Time 


To  place  your  Christmas  Record  orders, 
so  that  your  customers  will  not  be 
disappointed. 

G.  T.  Williams  Co.,  Inc. 

Victor  Wholesale  Exclusively 

217  Duf field  Street  Brooklyn,  N.  Y. 
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There  are  two  bright  sides  to  the  sale  of  every 
Columbia  Grafonola  and  every  Columbia  record.  The 
dollars-and-cents  side  for  dealers  and  the  downright 
happiness  your  customers  get  from  the  excellence 
of  Columbia  products. 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


VALUE  OF  WINDOW  DISPLAY 

Demonstrated  by  the  Gratifying  Results  Se- 
cured Through  the  Excellent  Work  of  the 
W.  L.  Hall  Furniture  Co.  in  Knoxville,  Tenn. 


Knoxville,  Tenn.,  November  9. — The  effective 
manner  in  which  Columbia  Grafonolas  can  be 
utilized  in  the  preparation  of  attractive  window 


W.  L.  Hall  Co.'s  Attractive  Window 

displays  is  strikingly  illustrated  in  the  accom- 
panying photograph.  This  picture  shows  a  re- 
cent window  display  featured  by  the  W.  L. 
Hall  Furniture  Co.,  of  this  city,  one  of  the  lead- 
ing furniture  houses  in  this  section. 

This  window  display  attracted  considerable 
attention  in  the  local  trade,  and  the  company, 
which  handles  the  Columbia  line  exclusively, 
closed  a  number  of  Grafonola  sales  as  a  direct 
result  of  the  display,  in  addition  to  securing 
a  valuable  list  of  prospects. 

The  W.  L.  Hall  Furniture  Co.  has  made  a 
specialty  of  attractive  window  displays,  and 
they  have  yielded  excellent  returns. 


F.  P.  ALTSCHUL  HAD  GOOD  TRIP 

Established  New  Agencies  for  Stradivara  in 
Pennsylvania  and  New  York  State — Found 
Dealers  Busy  and  Enthusiastic 


Frederick  P.  Altschul,  of  the  Schilling  Piano 
Co.,  112  West  Twenty-third  street,  New  York, 
who  is  distributor  for  the  Stradivara  talking 
machines,  recently  returned  from  a  trip  through 
Pennsylvania  and  New  York  State.  Mr.  Alt- 
schul visited  many  important  points  in  both 
these  States,  and,  besides  bringing  back  a  large 
volume  of  business,  established  several  new 
agencies.  "I  found,"  he  said  to  a  representa- 
tive of  The  World  this  week,  "that  the  talking 
machine  business  is  very  good  throughout  the 
States  in  which  I  traveled,  and,  most  pleasing 
o:  all,  the  dealers  are  enthusiastic  over  the  Strad- 
ivara, many  of  them  expressing  great  satisfac- 
tion at  the  results  they  have  obtained  since 
handling  them.  These  results  went  a  great  way 
towards  enabling  me  to  establish  new  agencies 
with  some  of  the  most  representative  dealers 
throughout  that  section  of  the  country.  Only 
to-day  I  received  a  letter  from  one  of  our  deal- 
ers in  New  England  telling  of  his  success  and 
asking  for  immediate  shipments  of  several  of  our 
styles,  stating  that  he  could  have  sold  several 
during  the  last  week  had  he  had  them  on  his 
floor.  Letters  like  these  manifest  the  popu- 
larity of  the  Stradivara." 


NEW  QUARTERS  IN  ALLENTOWN,  PA.    EXPLAIN  APPEARANCE  OF  OLD  PRICES 


J.  A.  Wuchter  Music  Co.  Holds  Formal  Open- 
ing of  Handsome  New  Grafonola  Parlors 


Victor  Talking  Machine  Co.  Issues  Statement 
Regarding  Saturday  Evening  Post  Ad 


Allentown,  Pa.,  November  9. — The  J.  A.  Wuch- 
ter Music  Co.  has  held  yesterday  and  to-day  a 
formal  opening  of  its  handsome  new  store  at 
927  Hamilton  street,  which  has  been  elaborately 
fitted  up  to  meet  the  special  requirements  of 
the  dealer  and  compares  favorably  with  talking 
machine  parlors  in  much  larger  cities. 

One  of  the  features  of  the  new  quarters  is 
a  series  of  seven  soundproof  demonstrating 
booths  finished  in  old  ivory  and  which  were  in- 
stalled by  the  Unit  Construction  Co.  Arrange- 
ments have  also  been  made  for  a  commodious 
recital  hall.  Rich  green  carpets  and  rugs  and 
comfortable  furniture  serve  to  add  to  the  at- 
tractiveness of  the  store.  Record  cabinets  of 
13,000  capacity  have  been  installed,  and  other 
details  provided  for  taking  care  of  the  company's 
substantial  trade  in  Grafonolas  and  records. 

J.  A.  Wuchter  established  the  business  about 
eleven  years  ago  in  Egypt,  Pa.,  and  three  years 
later  moved  to  this  city.  Since  coming  here  he 
has  been  forced  to  lease  larger  quarters  on  sev- 
eral occasions,  until  now  floor  space  of  7,000 
square  feet  is  occupied. 


The  Victor  Talking  Machine  Co.  double  page 
advertisement  in  colors  in  the  Saturday  Evening- 
Post  of  Saturday,  November  3,  quoted  the  old 
prices  for  the  Victrolas  XIV,  XVI  and  XVII, 
appearing  in  the  advertisement.  The  company 
has  called  the  attention  of  the  trade  to  the  fact 
that  colored  advertisements  for  the  Saturday 
Evening  Post  are  printed  about  eight  weeks  be- 
fore the  date  of  issue,  and  the  advertisement  in 
question  was,  therefore,  printed  some  time  be- 
fore the  new  prices  were  announced.  The  new 
prices,  however,  had  been  featured  before  the 
public  in  daily  newspaper  ads  on  several  occa- 
sions before  the  Post  ad  appeared. 


NEW  DEPT.  MANAGER  IN  MEMPHIS 

Memphis,  Tenn.,  November  5. — John  A.  Hof- 
heinz,  formerly  manager  of  the  Victrola  de- 
partment of  the  Maison  Blanche  Co.,  New  Or- 
leans, has  resigned  that  position  to  take  charge 
of  the  talking  machine  department  of  B.  Lowen- 
stein  &  Bro.,  this  city.  Mr.  Hofheinz  has  had 
long  experience  in  the  Victrola  business. 


The  American  Graphophone  Co.  has  declared 
its  regular  quarterly  dividend  of  1%  per  cent, 
on  preferred  stock,  payable  November  15,  to 
stock  of  record  November  1. 


RETURNS  AS  DEPARTMENT  MANAGER 

Indianapolis,  Ind.,  November  10. — J.  E.  Shea 
has  returned  to  L.  S.  Ayres  &  Co.,  of  Indian- 
apolis, as  manager  of  their  Victor  department,  a 
position  which  he  held  for  four  years. 


The  INVINCIBLE" 

A  New  and  Better  Sound-Box 


^1  Plays  all  makes  of  records. 
^  Pure,  clear  and  sweet  tone. 
<]]  Constructed  to  give  service  and  ab- 
solutely guaranteed. 

<]]  No  superfluous  parts,  and  production 
uniform — no  seconds. 

ffl  Supplied  with  mica  or  composition 
diaphragms. 

€J  Our  composition  diaphragm  is  a  staple 
product  and  is  guaranteed  to  be  the  best 
for  all  sound  box  purposes,  has  stood  the 
test  equivalent  to  200  years'  wear  and 
still  in  service,  thousands  of  them  in  use  in 
homes  throughout  the  U.  S.  and  Canada. 

WRITE  TODAY  FOR  SAMPLES  AND  PRICES 

New  Jersey  Reproducer  Co. 


10  Oliver  Street 


NEWARK,  N.  J. 
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TO  GIVE  MIDNIGHT  PERFORMANCE 

"Oh  Boy"  Company  to  Raise  Funds  for  Equip- 
ping Transports  with  Edison  Army  and 
Navy  Phonograph — Mr.  Maxwell  Participates 
in  Work — Anna  Wheaton  Star  of  Company 


The  members  of  the  "Oh  Boy"  company  will 
give  a  midnight  performance  at  the  Princess 
Theatre,  New  York  City,  on  November  22,  for 
the  purpose  of  raising  funds  to  place  Edison 
Army  and  Navy  phonographs  aboard  American 
transports.  The  midnight  performance  will  be 
given  through  the  courtesy  of  F.  Ray  Comstock, 
Morris  Gest,  and  William  Elliott,  and  will 
probably  attract  all  the  Broadway  stars  who 
are  in  town.  The  "Oh  Boy"  company  has  been 
giving  entertainments  at  a  number  of  the  mili- 
tary encampments  near  New  York,  leaving  Edi- 


Tone  Arm  Rests 

No.  50  (closed)  No.  50  (open)  With  green  felt  cushions 

HEAVY  NICKEL-PLATED.    ASK  FOR  QUANTITY  PRICES 


Universal  Tone  Arm. 
Genuine  Mica.  Extra 
Loud.    Rich  in  Tone. 


Each  $1.00 
In  lots  of  1000,  95  cents 


7%  inches  long  ""iij^R^ 
SINGLE  AND  DOUBLE  SPRING  MOTORS 


PHONOGRAPH  SPECIALTIES  MFG.  CO. 


118-126  Waiker  Street 


NEW  YORK 


Canadian  Agent,  F.  A.  Schmidt,  31  Weber  St.,  Kitchener,  Can. 


way  of  recreation.  Mr.  Maxwell  presented  the 
transport  he  was  on  with  a  war  phonograph 
and  a  library  of  records.  He  arranged  a 
splendid  entertainment  through  the  co-oper- 
ation of  the  recruiting  private,  Arthur  Fields, 
who  sang  a  number  of  popular  hits,  including 
his  latest  success,  "It's  a  Long  Way  to  Berlin, 
but  We  Will  Get  There."  Mr.  Fields  sang  in 
direct  comparison  with  the  re-creations  played 
on  the  new  Edison. 


IMPROVES  STORE  IN  HARRISBURG,  PA. 


Anna  Wheaton,  Prima  Donna,  "Oh  Boy"  Co. 

son  records  of  the  "Oh  Boy"  hits  with  the 
soldiers  as  remembrances. 

William  Maxwell,  vice-president  of  Thos.  A. 
Edison,  Inc.,  recently  interested  the  Edison  af- 
filiated interests  in  the  Army  Transport  Fund, 
which  is  being  raised  for  the  purpose  of  pro- 
viding books,  comfort-kits  and  music  for  the 
transport  service  of  the  United  States.  Mr. 
Maxwell  has  the  unique  distinction  of  being 
the  first  civilian  to  go  aboard  an  army  trans- 
port since  the  war  broke  out,  permission  to  do 
so  being  granted  him  to  show  the  unusual  con- 
ditions surrounding  the  boys  going  over  in  the 


The  Miller  Kades  Furniture  Store,  7  North 
Market  square,  Harrisburg,  Pa.,  has  recently 
made  a  number  of  improvements  in  its  talking 
machine  department.  Six  new  soundproof  dem- 
onstrating booths  have  been  installed  in  the  de- 
partment, and  the  facilities  for  record  storage 
increased.  The  company  does  a  big  business 
in  foreign  records,  which  has  proven  a  profitable 
feature  of  their  business. 


EDWARD  M.  BAKER  RESIGNS 


Edward  M.  Baker,  advertising  manager  of  the 
Columbia  Graphophone  Co.,  New  York,  re- 
signed from  this  position  the  first  of  the  month. 

His  successor  has  not  yet  been  appointed. 


Melophone  Single  Spring  Motor 


COMPLETE  WITH  10-INCH  TURNTABLE 

Simple  in  construction  the  most  satisfactory  and  durable  of  all  small  motors. 

Plays  2  ten-inch  records  with  one  winding. 
Three  years'  successful  record  as  the  best  single  spring  motor  manufactured. 


PRE-WAR  PRICES 


IMMEDIATE  DELIVERIES 


Melophone  Talking  Machine  Co. 

380  Lafayette  Street,  New  York  29  E.  Madison  Street,  Chicago 


BIG  DEMAND  FOR  STEWART  LINE 


Will  Be  Big  Favorite  in  Christmas  Purchasing- 
Military  Model  Much  Admired 


Chicago,  III.,  November  10. — The  Stewart  Pho- 
nograph Corp.,  of  this  city,  is  having  a  remark- 
able demand  for  the  famous  little  Stewart  pho- 
nograph, which  created  such  a  sensation  when 
it  was  first  introduced  and  the  distribution  of 
which  has  reached  almost  unbelievable  figures. 
The  company,  with  its  great  manufacturing  fa- 
cilities and  great  financial  backing,  possesses, 
of  course,  unusual  opportunity  for  purchasing 
materials  to  the  best  advantage  and  for  reduc- 
ing manufacturing  costs  by  means  of  a  large 
output,  which,  coupled  with  the  fact  that  the 
corporation  maintains  an  experimental  labora- 
tory, presided  over  by  acoustic  and  mechanical 
experts,  accounts  for  the  remarkable  develop- 
ment made  in  the  Stewart  phonograph  since  its 
introduction  and  the  exceptional  value  it  repre- 
sents for  the  money. 

Although  the  company  made  large  prepara- 
tions for  the  fall  trade,  the  demand  has  been 
so  great  that  they  are  compelled  to  work  the 
plant  double  shift.  The  importance,  therefore, 
of  placing  orders  at  once  in  order  to  be  pro- 
tected for  the  holiday  trade  is  very  patent. 
The  regular  Stewart  model  at  $7.75  (west  of 
the  Rocky  Mountains  $8.25)  makes  a  most  at- 
tractive moderate-priced  Christmas  gift  and  the 
size  of  the  orders  which  dealers  are  placing 
shows  that  they  thoroughly  appreciate  this  fact. 
A  special  feature  of  the  Stewart  is  that  in  spite 
of  its  low  price  it  is  equipped  for  playing  any 
type  of  record. 

The  Stewart  Military  Special,  which  costs 
$3.75  extra  for  the  case,  has  also  met  with 
great  favor.  ,  It  makes  a  most  appropriate 
Christmas  gift  for  the  boys  in  camp  and  in  the 
trenches  and,  of  course,  is  adapted  for  many 
other  uses  where  a  complete  portable  outfit  is 
desired.  The  Stewart  concern  has  been  doing 
a  maximum  business  all  year,  and  prospects  for 
the  future  are  unusually  bright. 


EXHIBIT  AT  STATE  FAIR  HELPS 

St.  Paul,  Minn.,  November  6. — G.  Sommers  & 
Co.,  distributors  of  the  products  of  the  Pathe 
Freres  Phonograph  Co.,  have  received  many 
letters  from  their  dealers  who  visited  the  re- 
cent State  fair  held  at  Hamline,  and  called  at 
the  company's  Pathe  booth.  There  is  no  doubt 
but  that  this  exhibit  served  to  add  materially 
to  the  popularity  of  the  Pathe  line  in  this  terri- 
tory. 


Senator  J.  R.  Carpenter,  of  Cheyenne,  Wyo., 
recently  purchased  three  large  Victrolas  from 
the  Lewis  Music  Co.,  Manchester,  la.,  for  the 
entertainment  of  the  cowboys  and  other  em- 
ployes at  his  three  great  ranches. 
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<DeLL 


vipneon 

Incomparable, 


We  have  been  appointed  distributors  for  Delpheon 
Phonographs  for  the  states  of 

Georgia  Florida 
North  Carolina   South  Carolina 
Alabama 

We  are  "at  your  service"  and  have  a  splendid  proposi- 
tion for  progressive  dealers. 

DELPHEON,  Incorporated 

ATLANTA,  GA. 


ANNOUNCEMENTS  OF  INTEREST 

Recently   Made  by  Pathe  Freres  Co.  Tell  a 
Story  of  Push  and  Progress 

During  the  past  few  months  the  Pathe  Freres 
Phonograph  Co.,  Brooklyn,  N.  Y.,  have  made  a 
number  of  very  important  announcements  to  the 
trade  which  have  indicated  the  remarkable 
strides  and  progress  which  this  company  has 
made  in  the  past  year.  The  establishment  of 
distributing  agencies  with  some  of  the  most 
successful  wholesale  houses  in  this  country  is 
but  one  of  the  many  noteworthy  steps  which  the 
Pathe  Freres  Co.  have  taken  during  the  past 
twelve  months. 

Pathe  dealers  have  been  particularly  interested 
in  the  appointment  of  the  Hanff-Metzger  Ad- 
vertising Agency,  New  York,  as  the  Pathe 
Freres  Co.'s  advertising  counsel,  as  George  P. 
Metzger,  vice-president  of  this  agency,  is  one 


The  Pathe  Trade-Mark 


of  the  foremost  authorities  on  talking  machine 
publicity.  Thoroughly  conversant  with  every 
angle  of  this  important  division  of  the  business, 
Mr.  Metzger  is  planning  to  render  invaluable 
co-operation  to  Pathe  dealers  throughout  the 
country. 

When  the  Pathe  Freres  Phonograph  Co.  en- 
tered the  talking  machine  field  a  few  years  ago 
they  decided  to  merchandise  their  products  in  a 
way  which  would  fully  reflect  the  prestige  and 
standing  of  the  name  "Pathe"  in  this  country 
and  Europe.  E.  A.  Widmann,  president  of  the 
company,  whose  previous  experience  in  com- 
mercial affairs  gave  him  an  intimate  knowledge 
of  the  most  important  principles  of  merchandis- 
ing, gathered  about  him  a  corps  of  competent 
and  experienced  talking  machine  meri  who  were 
conversant  with  the  problems  that  confront  the 
dealer  in  his  daily  work.  Mr.  Widmann  imme- 
diately started  to  make  plans  which  would  have 
dealer  co-operation  as  their  foundation,  and  this 
policy  has  been  continued  ever  since. 

The  Pathe  rooster,  the  world-famous  trade- 
mark of  the  Pathe  Freres  Phonograph  Co.,  has 
an  intrinsic  and  commercial  value  that  is  in- 


calculable, and  every  dealer  handling  Pathe 
products  is  enabled  to  utilize  this  famous  trade- 
mark to  his  profit  and  advantage.  The  Pathe 
advertising  campaign  has  been  built  around  the 
Pathe  trade-mark,  and  every  piece  of  copy  ap- 
pearing in  the  newspapers  or  magazines  which 
contains  this  trade-mark  increases  its  value  in 
dollars  and  cents. 

The  executives  of  the  Pathe  Freres  Phono- 
graph Co.  have  always  maintained  that  the 
Pathephone  and  Pathe  discs  do  not  compete 
with  any  other  line  of  products  in  this  field. 
They  point  out  that  the  Pathephone  has  a  great 
many  distinctive  features  and  selling  arguments, 
and  that  Pathe  records  also  embody  individual 
merits  which  can  be  presented  in  any  advertis- 
ing campaign  forcefully  and  effectively.  The 
idea  of  non-competitive  products  has  been  one 
of  the  links  in  the  Pathe  merchandising  policy 
which  has  contributed  materially  to  the  com- 
pany's success,  and  as  Mr.  Widmann  mentioned 
in  a  recent  address,  "the  Pathe  Freres  Co.  has 


endeavored  to  blaze  a  trail,  rather  than  follow 
in  the  footsteps  of  other  talking  machine  manu- 
facturers." 

According  to  their  present  plans,  the  Pathe 
Freres  Phonograph  Co.  will  offer  their  dealers 
in  1918  an  intensive  co-operation  which  will  be 
strengthened  by  every  department  of  the  Pathe 
organization.  Pathe  representatives  will  be 
given  practical  assistance,  based  on  the  com- 
bined knowledge  of  some  of  the  best  known 
members  of  the  industry,  who  are  now  asso- 
ciated with  the  Pathe  executive  and  sales  divi- 
sions, and  there  is  every  reason  to  believe  that 
the  Pathe  line  will  enjoy  unprecedented  popu- 
larity the  coming  year. 

ARRANGES  FOR  IMPROVED  SERVICE 

Lewis  C.  Frank  States  That  Better  Facilities  at 
Mill  Will  Facilitate  Deliveries 

Detroit,  Mich.,  November  6. — Lewis  C.  Frank, 
of  this  city,  manufacturer  of  paper  products, 
including  record  envelopes,  reports  greatly  im- 
proved conditions  at  the  mill,  and  printed  or- 
ders can  now  be  turned  out  in  from  four  to  five 
weeks.  He  states  that  nearly  every  dealer  is 
now  ordering  printed  record  envelopes  because 
of  the  benefit  they  derive  from  having  their  ad- 
vertisements seen  on  the  streets,  on  the  cars 
and  in  the  homes.  Mr.  Frank  has  announced  to 
the  trade  that  he  is  now  able  to  make  prompt 
shipments  of  plain  envelopes  from  various  dis- 
tributing centers  in  different  parts  of  the  coun- 
try, and  is  also  able  to  furnish  his  customers 
with  carload  rates  on  freight  from  many  of 
the  leading  trade  centers.  Thus  reshipments  to' 
the  cities  surrounding  these  larger  points  can 
be  made  more  promptly  than  from  the  factory 
direct,  and  at  a  lower  cost  for  freight. 

H.  T.  LEEMING  ON^WESTERN  TRIP 

H.  T.  Leeming,  of  the  executive  staff  of  the 
Pathe  Freres  Phonograph  Co.,  Brooklyn,  N.  Y., 
accompanied  by  A.  T.  Emerson,  purchasing 
agent  of  the  company,  left  Thursday  for  a  ten 
days'  Western  trip.  Mr.  Leeming  will  visit  the 
jobbers,  and  expects  to  present  a  vital  plan, 
which  will  be  announced  in  detail  in  next 
month's  issue  of  The  World. 

D.  M.  Guthrie,  who  was  recently  appointed 
manager  of  the  Columbia  branch  in  Kansas 
City  (not  manager  of  the  Columbia  Co.  as 
mentioned  in  these  columns  last  month,  which 
position  is  in  the  capable  hands  of  E.  A.  Mc- 
Murtry),  is  pleased  with  the  business  outlook. 


TALKING  MACHINE  BUSINESS 

FOR  SALE 

On  account  of  being  conscripted,  will  sell  immediately  established 
and  profitable  Talking  Machine  Business  at  368  Livingston  Street, 
Brooklyn,  N.  Y.,  in  the  heart  of  the  shopping  center.  Business 
established  over  four  years.  Beautiful  store,  with  five  sound-proof 
demonstration  booths.  Low  rental.  Established  clientele,  mailing 
list  of  over  3,700  record  buyers.    Right  terms  to  responsible  party. 

For  further  particulars  call  or  write 

CHARLES  E.  GORHAM,  Inc. 

368  LIVINGSTON  STREET  BROOKLYN,  N.  Y. 

TEL.  MAIN  3232 
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LARGER  TERRITORY  FOR  J.  J.  DAVIN 


Popular  Representative  of  New  York  Talking 
Machine  Co.  to  Cover  Entire  Metropolitan 
District — Thoroughly  Qualified  for  Work 


learn  that  General  Manager  Keith,  of  the  New 
York  Talking  Machine  Co.,  has  recognized  Mr. 
Davin's  signal  ability  by  giving  him  a  territory 
that  will  offer  unlimited  opportunities  for  fur- 
ther success. 


J.  J.  Davin 


J.  J.  Davin,  traveling  representative  for  the 
New  York  Talking  Machine  Co.,  New  York, 
Victor  distributor, 
and  one  of  the  most 
popular  members  of 
the  wholesale  fra- 
ternity, has  taken 
over  the  entire  met- 
ropolitan district  as 
his  territory,  includ- 
ing New  York, 
Brooklyn  and  Long 
Island.  Mr.  Davin 
formerly  visited  the 
trade  in  the  two  last- 
mentioned  districts, 
and  New  York  City 
was  transferred  to  his  territory  upon  the  resig- 
nation of  S.  B.  Schoonmaker,  who  resigned  from 
the  company's  service  a  fortnight  since. 

Mr.  Davin  has  been  associated  with  the  New 
York  Talking  Machine  Co.  for  the  past  five 
years,  and  during  that  time  has  won  the  friend- 
ship and  esteem  of  the  Victor  dealers  and  the 
personal  good-will  of  every  one  of  his  co- 
workers. He  has  made  a  thorough  study  of 
every  phase  of  the  Victor  industry,  and  repre- 
sents the  type  of  salesman  who  is  something" 
more  than  an  order-taker,  and  whose  visits  are 
productive  of  beneficial  results  to  the  dealers. 

During  his  five  years'  association  with  the 
New  York-  Talking  Machine  Co.  Mr.  Davin  has 
never  lost  sight  of  the  fact  that  dealer  co-opera- 
tion is  the  keystone  of  success  in  the  Victor 
wholesale  business.  He  has  worked  day  and 
night  to  render  his  dealers  practical  assistance, 
and  has  been  particularly  successful  in  the  de- 
velopment of  Victor  record  business.  His  many 
friends  in  the  trade  will  doubtless  be  glad  to 


A  PATRIOTIC  MUSIC  SUPPLEMENT 

A  Feature  of  The  World  This  Month  That 
Should  Appeal  to  Dealers 


If  CI  FV'Q  GRAPHITE  PHONO 
1     iJ  SPRING  LUBRICANT 


llsley's  Lubricant  makes  the  Motor  make  good 

Is  prepared  in  the  proper  consistency,  will  not  run  out,  dry  up,  or 
become  sticky  or  rancid.    Remains  in  its  original  iorm  indefinitely. 
W rite  for  special  proposition  to  Jobbers. 
MANUFACTURED  BY 

ILSLEY-DOUBLEDAY  &  CO.,  229-231  Front  St.,  New  York 

Established  1853 


Talking  machine  dealers  who  appreciate  the 
wisdom  and  necessity  for  making  a  special  drive 
for  music,  and  particularly  patriotic  music,  at 
this  time  will  appreciate  the  special  supplement 
included  in  The  Talking  Machine  World  this 
month  to  emphasize  the  slogan:  "Patriotic 
Music  in  Every  Home." 


A  SUCCESSFUL  PATHE  DEALER 

Smerling,  of  Perth  Amboy,  N.  J.,  Built  Up 
Excellent  Trade  With  This  Line 


One  of  the  many  active  and  successful  Pathe 
dealers  in  the  State  of  New  Jersey  is  J.  Smer- 
ling, a  well-known  dealer  in  jewelry  and  musical 


WINS  PRESIDENT  WHITTEN'S  CUP 

W.  C.  Fuhri,  District  Manager  for  Columbia 
Co.  in  Philadelphia,  Captures  September  Prize 


W.  C.  Fuhri,  district  manager  for  the  Colum- 
bia Graphophone  Co.  in  Philadelphia  territory, 
is  the  winner  of  the  President  Whitten  district 
manager's  cup  for  the  month  of  September. 
The  branch  in  Mr.  Fuhri's  district  which  was 
the  prime  factor  in  this  victory  will  be  an- 
nounced next  week. 

Mr.  Fuhri's  capture  of  this  trophy  in  Sep- 
tember is  deserving  of  more  than  the  usual 
congratulations,  for  September  marked  his  first 
month  as  manager  of  the  Philadelphia  territory, 
and  his  first  month  on  the  "firing  line"  for  sev- 
eral years  past.  He  certainly  has  made  an 
auspicious  start,  and  every  one  of  the  branches 
in  his  territory  is  working  "tooth  and  nail"  for 
a  repetition  of  his  September  victory. 

The  contest  for  the  permanent  possession  of 
the  President  Whitten  district  manager's  cup  is 
becoming  keener  with  each  succeeding  month, 
and  at  the  present  time  Frank  A.  Denison  has 
won  it  twice,  R.  F.  Bolton  once  and  Mr.  Fuhri 
once.  The  manager  who  first  wins  it  three  times 
retains  it  as  his  personal  property. 


Srherling's  Attractive  Window 

instruments  of  Perth  Amboy,  who  arranged  to 
handle  the  Pathe  line  after  a  careful  test  of  its 
sales  possibilities.  Mr.  Smerling  has  built  up 
a  profitable  demand  for  Pathephones  and  Pathe 
records,  and  through  the  use  of  efficient  sales 
methods  has  placed  his  Pathe  department  on  a 
profitable  basis,  with  the  sales  totals  constantly 
increasing.  He  is  taking  advantage  of  the  deal- 
er co-operative  service  which  the  Pathe  Freres 
Co.  inaugurated  recently,  and  is  also  a  liberal 
user  of  car-card  advertising.  Recently  Mr. 
Smerling  has  featured  several  attractive  win- 
dow displays,  one  of  which  is  shown  herewith. 


"INDEPENDENT"  TONE  ARMS  AND  SOUND  BOXES 

THE  "TWO-IN-ONE" 


B.  The  new  spring 
back  screws  enable  you 
to  change  position  of  the 
sound  box  for  vertical  or 
lateral  records  by  a  sim- 
ple twist,  using  one  hand. 
No  screws  to  loosen  or 
tighten.  Just  a  twist, 
and  you'll  hear  it  click 
into  place,  and  it's 
locked  there. 


A.  Small  handle 
absolutely  controls 
the  weight  of  the 
entire  arm.  Lift  the 
handle  and  reduce 
the  weight  3  ounces. 
Twist  it  and  it  be- 
comes a  heavy  arm, 
suitable  for  Pathe 
Records. 


CABINETS 

We  have  just  closed  a  contract  which  gives  us  the  entire  output  of 
one  of  the  largest  and  best  equipped  cabinet  factories  in  the  east 

We  are  in  a  position  to  promise  immediate  deliveries  on  several  numbers.     Catalogue  upon  application 

CONSULT  US  BEFORE  PLACING  YOUR  ORDERS! 


We  carry  at  all  times 
complete  stock  of 


MOTORS 
TONE  ARMS 
SOUND  BOXES 
BRAKES 


TABULATORS 
LID  SUPPORTS 
SPRINGS 
HORN  SETS 


NEEDLES 
SAPPHIRES 
NEEDLE  CUPS 
CABINETS 


INDEPENDENT  TALKING  MACHINE  CO.,  Inc.     54  Bleecker  Street,  NEW  YORK 
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VAN  VEEN  "BED-SET"  BOOTHS 


Increase  Your  Record  Sales 


Write  for  a  copy  of  our 
NEW  CATALOG 

Van  Veen  "Bed-Set"  Sectional  Booths  can 
be  erected  as  easily  as  a  bed  (no  skilled 
labor  required).  Booths  shipped  on  short 
notice  anywhere.  Room  sizes  any  multiple 
of  3  feet.  High  grade  finish,  will  match  , 
your  sample  if  desired.  Sound-proof  con- 
struction. We  design  and  build  complete 
interiors.  We  also  build  record  racks, 
which   are  described   in    our   new  catalog. 


Prepare  for  a  Machine  Shortage 
by  Developing  Record  Sales 


Demonstration  Booths  Mean 
Additional    Record  Business 


The  accompanying  illustration  shows  an 
installation  of  Van  Veen  booths  in  the 
warerooms  of  -  the  Chamberlain  Co.,  New 
Haven,  Conn. 

The  booths  are  our  popular-priced  Style 
"C,"  and  the  photograph  will  give  some 
idea  of  the  effectiveness  of  this  type  of 
booth. 


Van  Veen  Booths  Will  Pay  for 
Themselves  by  Increasing 
Your  Record  Sales 


ARTHUR  L.  VAN  VEEN  &  CO.,  Marbridge  Bldg.,  47  West  34th  St.,  New  York 


TELEPHONE:    GREELEY  4749 


PATENTS  NEW  RECORD  CABINET        START  OF  VICTOR  HOLIDAY  DRIVE 


Clement  Beecroft  Is  Awarded  Patent  on  New 
and  Improved  Form  of  Record  Cabinet  Con- 
struction Designed  to  Meet  Present  Conditions 

Clement  Beecroft,  the  well-known  wholesale 
representative  for  record  cabinets,  needles,  rec- 
ord envelopes  and  other  talking  machine  acces- 
sories was  granted  United  States  Patent  No. 


Clement  Beecroft 

1,244,944,  under  date  of  October  30,  1917,  cover- 
ing an  improved  type  of  cabinet  for  talking  ma- 
chines, the  illustration  of  and  details  regarding 
which  appear  in  Mr.  Beecroft's  advertisement 
on  another  page  of  The  World.  The  feature 
of  the  new  cabinet  design  is  a  special  molding 
around  the  top  and  the  back  section  of  which 
is  removable  to  permit  of  the  sliding  into  posi- 
tion on  the  cabinet  top  of  special  types  of  table 
machines,  such  as  the  Victrola  IX-A.  When 
the  back  molding  is  in  position  the  molding  all 
around  the  cabinet  fits  close  around  the  ma- 
chine case  as  though  a  part  of  it. 

Record  cabinet  manufacturers  generally  are 
much  interested  in  Mr.  Beecroft's  patent  and  he 
has  been  congratulated  upon  having  obtained  it. 
The  patent  is  broad  in  its  scope,  and  Mr.  Bee- 
croft states  that  infringers  will  be  prosecuted. 

In  working  out  his  invention  Mr.  Beecroft 
relied  upon  his  wide  knowledge  of  trade  de- 
mands growing  out  of  the  marketing  of  new 
machine  styles  and  is  of  the  opinion  that  his 
new  type  of  cabinet  construction  should  meet  a 
persistent  demand. 


ISSUE  THREE  NEW  STREET  CAR  CARDS 

The  excellent  series  of  street-car  cards  pre- 
pared and  issued  by  the  Victor  Co.  has  been 
augmented  by  the  addition  of  three  more  cards 
of  exceedingly  attractive  design  and  devoted  to 
the  Victrola  and  Victor  records  generally  rather 
than  to  any  particular  record  or  group  of  rec- 
ords. Dealers  may  secure  supplies  of  the  new 
cards  for  use  locally  by  applying  to  the  adver- 
tising department  of  the  Victor  Co. 


Special  and  Attractive  Folder  in  Colors  To- 
gether With  Selected  List  of  Records  for 
Christmas  Just  Issued  by  the  Victor  Co. 


The  Victor  Talking  Machine  Co.  under  date 
of  November- 2  issued  the  first  batch  of  adver- 
tising matter  for  the  use  of  the  dealer  in  de- 
veloping holiday  trade,  and  the  material  this 
year  surpasses  in  every  way  the  previous  ef- 
forts of  the  company  along  this  line.  One  of 
the  features  of  the  publicity  matter  for  the  holi- 
days is  a  handsomely  lithographed  Christmas 
folder  for  which  is  provided  a  special  envelope 
bearing  the  device  attractively  set  in  holly:  "A 
Christmas  Gift  for  Every  Member  of  the  Fam- 
ily— Every  Day  in  the  Year."  The  folder  itself 
shows  the  home  on  Christmas  morning  with  a 
tree  trimmed  and  lighted,  and  the  presents  for 
the  family,  including  a  handsome  Victrola, 
grouped  beneath.  In  the  background  is  shown 
Santa  Claus  leading  a  procession  of  noted  Vic- 
tor artists  into  the  home,  and  so  well  is  the 
work  done  that  even  in  miniature  the  faces  of 
the  artists  are  easily  recognizable. 

The  outside  of  the  folder  shows  Santa  Claus 
in  his  sleigh  on  his  way  across  snowy  wastes, 
the  sleigh  bearing  a  Victrola  and  a  great  group 
of  Victor  artists,  to  the  home  in  the  distance. 

A  special  folder  of  Vicor  records  for  Christ- 
mas, holly  bordered,  has  also  been  provided  for 
the  Victor  dealer. 

For  the  dealer's  show  window  the  Victor  Co. 


offers  three  carefully  worked  out  Christmas  win- 
dow trims,  which  are  pictured  on  a  special 
folder  and  regarding  which  complete  details 
are  given  as  to  the  cost  of  the  various  displays 
and  where  the  materials  of  which  they  are  com- 
posed may  be  obtained. 


ENJOYED  SOJOURT^AT  THE  SPRINGS 

D.  A.  Creed,  vice-president  of  the  Chicago 
Talking  Machine  Co.,  and  Roy  J.  Keith,  vice- 
president  of  the  New  York  Talking  Machine 
Co.,  Victor  distributors,  spent  their  vacation  to- 
gether at  French  Lick  Springs,  Ind.,  and  from 
all  indications  thoroughly  enjoyed  their  rest  at 
the  tail  end  of  the  season.  While  there  they 
"ran  across"  Tom  Towell,  of  the  Eclipse  Music 
Co.,  Cleveland,  O.,  another  Victor  distributor, 
and  the  Victor  triumvirate  steered  clear  of  any- 
thing that  savored  of  business  during  their  fort- 
night's stay  at  the  Springs. 


TO  OPEN  NEW  VICTOR  DEPARTMENT 


G.  Schirmer,  Inc.,  3  East  Forty-third  street. 
New  York,  the  prominent  music  publishers  and 
dealers,  will  shortly  open  a  new  talking  machine 
department,  where  the  Victor  line  will  be  han- 
dled exclusively.  The  new  department  will 
occupy  the  entire  second  floor  of  the  Schirmer 
Building,  which  is  now  being  remodeled.  R.  O. 
Hunter,  formerly  manager  of  the  Victor  depart- 
ment of  the  local  warerooms  of  Wm.  Knabe  & 
Co.,  will  be  in  charge  at  Schirmer's. 


THE  BLISS  REPRODUCER 


FITS  ALL  MACHINES 

PLAYS 

ALL  MAKES  OF  RECORDS, 
WITH  GREATER  VOLUME, 
BETTER  TONE  QUALITY, 
CLEARER  ARTICULATION, 
LESS  SCRATCH  AND 
WITH  LIGHTER  NEEDLES 


than  any  "sound  box"  using  mica,  metal,  paper  or  cork. 

GREAT  OPPORTUNITY  FOR  THE  DEALER 

Bring  your  best  sound  box  and  favorite  record  and  make 
your  own  comparison  or  write  for  further  details. 

WILSON-LAIRD  PHONOGRAPH  CO.,  Inc. 

29  WEST  34th  STREET,  NEW  YORK  CITY 
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VALUE  OF  MUSIC  IN  PRESERVING  THE  NATION'S  MORALE 

Necessity  of  Musical  Recreation  for  Both  Soldiers  and  Civilians  Under  Nerve-Racking  Condi- 
tions of  War,  Generally  Recognized— Situation  That  Should  Receive  Earnest  Attention 


One  of  the  real  problems  of  every  military 
organization  in  active  service  is  that  of  pre- 
serving the  morale  of  the  troops  at  the  highest 
point.  Modern  war  conditions  are  particularly 
nerve-racking  to  the  soldier,  for  he  is  called 
upon  to  spend  weeks,  or  even  months,  inactive 
in  the  trenches,  but  alert  and  ready  at  all  times 
to  enter  into  a  death  grapple  with  the  enemy. 
In  short,  the  heroics  that  have  gone  with  other 
wars  are  almost  entirely  lacking  in  this.  There 


Linking  Anna  Case,  the  Artist,  With  the  Flag 

are  few  charges  across  the  open,  or  the  excite- 
ment of  passing  from  one  battlefield  to  another. 
It  is  a  war  of  waiting,  of  methodical  campaign- 
ing, the  sort  of  campaigning  that  wears  on  the 
nerves. 

Our  Allies,  even  before  we  entered  the  war, 
realized  the  necessity  of  music  at  the  front. 
The  English  Government  and  private  organiza- 
tions sent  thousands  of  talking  machines  and 
records  over  to  France  for  the  use  of  troops  in 


the  field  and  found  them  most  effective  in  dis- 
tracting the  mind  of  the  soldier  from  the  grind 
of  war  during  his  brief  periods  of  rest.  There 
is  hardly  a  military  organization  in  the  United 
States  to-day  that  is  not  provided  with  some 
sort  of  talking  machine  and  a  library  of  rec- 
ords, and  patriotic  organizations  of  all  kinds 
are  urging  donations  of  machines  and  records 
to  military  units  that  have  not  yet  been  sup- 
plied. 

The  talking  machine  has  established  its  place 
in  the  military  life  of  the  country,  and  has  been 
accepted  as  an  essential,  yet  many  of  those  in 
Washington  in  charge  of  the  responsibility  of 
promulgating  rules  and  regulations  for  the  con- 
duct of  the  war  persist  in  classing  the  talking 
machine  as  a  luxury  in  legislation  and  regula- 
tion. In  Washington  they  place  an  excise  tax 
on  talking  machines  as  a  "luxury,"  and  even  talk 
of  curtailing  the  production  of  machines  and  rec- 
ords through  classifying  them  as  non-essentials. 
At  the  same  time,  from  the  Army  and  Navy 
come  appeals  for  talking  machines  and  records 
in  ever-increasing  numbers.  It  would  seem  that 
the  industry  should  put  forth  every  effort  to 
bring  before  the  officials  at  Washington  a  full 
understanding  of  just  what  music,  and  particu- 
larly talking  machine  music,  means  to  the  na- 
tion in  times  of  stress,  just  how  it  is  essential 
in  preserving  the  morale  of  the  civilian  as  well 
as  the  military  population,  for  if  music  is  essen- 
tial to  the  soldier  at  the  front,  it  is  just  as  neces- 
sary in  keeping  up  the  spirits  of  those  he  leaves 
behind. 

Perhaps  the  best  short  definition  of  war,  to 
escape  Sherman's  profanity,  is  "sacrifice."  In 
the  United  States  we  have  as  yet  but  little  un- 
derstanding of  all  that  sacrifice  can  mean. 

Americans  are  essentially  an  easy-going  peo- 
ple, but  when  the  big  casualty  lists  are  cabled 
across  every  day,  when  the  war  across  the  sea 
begins  to  touch  in  a  large  way  the  heart  of  the 
American  people,  there  is  going  to  be  a  mighty 
awakening  from  the  lethargy  we  have  dropped 
into  through  daily  reading  of  war's  havoc  be- 
fore our  country  became  involved.  Our  mental 
faculties  have  been  case-hardened,  so  to  speak, 
to  the  frightfulness  of  war,  but  our  hearts  are 
still  tender  and  still  comparatively  ignorant  of 
what  war  really  means. 


The  Hoffay  Resurrectone 

Our  Cabinets,  like  all  Cabinets  used  by 
phonograph  manufacturers  ,  are  beauti- 
ful, but  our  "Resurrectone"  stands 
alone  in  its  field  of  performances. 

It  emphasizes  the  effectiveness  of 
our  machine,  it  makes  a  record  finer, 
more  musical,  more  truly  realistic. 

Our  Resurrectone  on  a  talking  ma- 
chine means  that  the  vibrant,  stringy 
tone  of  the  violin,  the  full  clear  tone 
of  the  flute  or  clarinet,  is  brought  out 
with  true  realism,  and  this  takes  this 
talking  machine  out  of  the  phono- 
graph class,  and  makes  it  a  real  musi- 
cal instrument.  This  is  but  one  of  the 
four  important  exclusive  features 
which  make  for  the  supremacy  of  the 
Hoffay.   Send  for  Special  Proposition. 

HOFFAY  TALKING  MACHINE  CO.,  Inc. 

3  West  29th  Street  New  York  City 


How  are  the  American  people  being  prepared 
to  stand  this  great  shock?  What  will  enable 
them  to  endure  the  continued  loss  of  those 
familiarly  dear  ones?  Just  patriotism — patriot- 
ism that  has  been  dormant  since  the  days  of 
'98  and  '61!  We  venture  to  say  the  American 
people,  to  keep  in  enthusiastic  sympathy  with 
the  even  as  just  a  cause  as  that  for  which  we 
are  fighting,  will  need  some  relief  from  the  great 
sacrifices  that  are  ahead.  We  are  by  nature 
high-strung  and  of  a  peculiarly  nervous  tempera- 
ment— and  will  need  a  psychological  reaction  to 
attain  a  maximum  efficiency  from  the  individual 
standpoint.  The  fact  that  our  men  in  khaki 
are  battling  thousands  of  miles  away  will  in- 
tensify this  need. 

We  have  now  arrived  at  just  the  point  where 
music  can  play  a  master  role.    There  is  no  com- 


WHY  YOU  SHOULD 
HANDLE  THE 

STERLING 


Because : 


B  9 


1.  The  STERLING  phonograph  is  no  experiment, 
but  an  established  success.  It  has  been  on  the  market 
three  years. 

2.  The  STERLING  is  built  by  expert  phonograph 
men  who  thoroughly  understand  tone  quality. 

3.  Every  part  of  the  STERLING  is  guaranteed.  It 
is  manufactured  in  its  entirety  in  our  plant,  and  is  not 
an  assembled  product. 

4.  Every  STERLING  phonograph  is  equipped  with 
our  specially  designed  durable  spring  worm  gear  motor, 
playing  five  ten-inch  records  with  one  winding,  a 
motor  that  is  used  regularly  in  machines  retailing 
at  $100.  All  models  are  equipped  with  our  Universal 
Tone-Arm. 


Sterling  Phonograph  Co. 

285-287  No.  6th  St.,  Brooklyn,  N.  Y. 


Style  1700 


WHOLESALE  PRICES 
B  9  ==  $8.00 

In  Quantities 

B  2==  $13.50 

In  Quantities 

1700=$22.50 

In  Quantities 
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fort  or  inspiration  of  a  more  refined  and  digni- 
fied sort  than  that  which  good  music  affords. 
There  is  no  form  of  entertainment  so  universal 
in  its  appeal  as  is  music,  no  language  so  uni- 
versally understood  as  music,  nothing  which  sur- 
passes talking  machines  in  adaptability  for  use 
in  the  family  home.  These  are  facts  of  which 
our  war  leaders  should  take  serious  cognizance — 
the  power  of  music  in  the  home  to  keep  up  the 
morale  of  the  great  civilian  masses. 

Talking  machine  men  should  go  forth  to  their 
work  full  of  a  -new  pride  in  their  business.  To- 
day the  talking  machine  man  is  helping  his  coun- 
try as  well  as  himself.  He  is  doing  a  very  credit- 
able bit  in  maintaining  a  high  national  morale 
for  his  country.  He  should  take  especial  pains 
to  impress  upon  the  citizens  of  the  community 
in  which  he  is  conducting  business  the  great  part 
which  good  music  in  the  home  is  destined  to 
play  as  a  real  sedative  for  withstanding  the 
great  sacrifices  we  are  called  on  to  make.  Every 


AUDION  PRODUCTS 

Have  Quality,  Originality,  Tonal 
Results  Superior  to  Any  Other 
:    :    Sound  Boxes  or  Arms    :  : 


Here  is  a  special  Tone  Arm 
as  used  on  one  of  the  high 
priced    talking    machines.  It 
has  beautiful,  graceful  lines,  and  hig 
reproducer,  with  your  name.  Spe 
quantities  for  limited  time  only,  $2.00   each  —  will  play 
any  type  record. 


— ¥  « 

Maker  of  A 

\WL  K^L  

idion  Products 

77  Reade  Street,  NEW  YORK 


A  Patriotic  Poster  Suggestion 

sale  of  a  talking  machine  made  from  now  on 
is  doubly  important,  doubly  vital,  in  that  it  is 
going  to  help  win  the  war  by  strengthening  the 
national  resolve  to  fight  through  to  the  bitter 
end.  It  is  a  fallacy  to  suppose  the  moral  influence 
of  music  is  confined  to  purely  patriotic  airs,  even 
llllllllllllllllllllll!lll!llll!l!lllllllllllll!llllllll!llllll!lll!llllll 


though  every  military  man  recognizes  the  value 
of  national  anthems  being  played  at  all  public 
gatherings,  etc.  The  truth  is  patriotic  airs,  even 
a  national  anthem,  can  be  played  so  often  as  to 
become  rather  monotonous.  We  do  not  wish 
in  any  way  to  deter  a  decided  concentration  on 
patriotic  airs  proper,  but  we  do  wish  to  sug- 
gest that  all  "good  music  is  full  of  comfort  and 
inspiration, "  and  that  both  comfort  and  inspira- 
tion are  a  national  necessity  in  war  times.  Any- 
thing with  the  ability  to  comfort  and  inspire  de- 
serves in  war  times  a  vigorous  indulgence.  Sim- 
ply because  all  good  music  is  not  as  highly  pro- 
ductive of  inspiration  as  are  the  national  anthem 
and  other  strictly  patriotic  selections  is  no  good 
reason  why  the  other  thousands  of  good  selec- 
tions should  not  be  cultivated  for  the  very  fair 
amount  of  comfort  they  afford.  The  possibil- 
ities of  good  music  as  a  factor  in  maintaining 
the  nation's  morale  are  so  enormous  that  all 
good  music  and  all  musical  instruments  of  the 
worthy  sort  should  be  furnished  to  the  Ameri- 
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can  public  as  fast  and  in  as  large  quantities  as 
possible. 

Various  manufacturers  of  machines  and  rec- 
ords are  already  carrying  on  definite  campaigns 
with  a  view  to  supplying  wartime  music.  They 
are  issuing  special  advertising  matter,  including 
elaborate  posters,  and  are  also  featuring  special 
recordings  of  popular  songs  by  famous  artists. 
It  is  now  up  to  the  general  trade  to  support  the 
movement. 


TO  HANDLE  DELPHEON  CO.  PRODUCTS 

Delpheon,  Inc.,  Organized  in  Atlanta,  Ga.,  to 
Cover  South  Atlantic  Territory 


STEEL  NEEDLES 


iiiniiiiiMiii  i  ii  mini  inn  iiimiiiiiiiimiiiiiiiimiiiiiimiiiiiniiiim  mimnm  m  i  imim  i  in  ninnnnin  in  mill!  ininnnnnin  i  nmnniin 

|  tfl  I  have  a  large  quantity  of  steel  needles 

|  for  sale  for  delivery  during  December  and 

January. 

^  These  needles  are  made  in  Japan  especially 
for  me  and  every  lot  is  carefully  inspected 
in  my  own  offices  in  Japan  before  being 
|  packed  for  shipment. 

Cfl  The  needles  come  in  Loud  Tones,  Medium 
Tones  and  the  long  slender  ones.  Packed 
in  paper  envelopes  of   100  of    a  kind, 
l  Prices  and  samples  upon  request. 


I  G.  M.  O'BRIEN  I 

|      329  Broadway  New  York 

liiiiiiiiiiiiiiiiiniiiiiiiiiiiiiiH 


Atlanta,  Ga.,  November  12. — Arrangements 
were  consummated  this  week  whereby  a  new 
concern  to  be  known  as  Delpheon,  Incorpor- 
ated, with  headquarters  in  this  city,  will  handle 
the  products  of  the  Delpheon  Co.,  Bay  City, 
Mich.,  as  distributors.  The  company  will  have 
for  its  territory  the  following  States:  Georgia, 
North  Carolina,  South  Carolina,  Florida  and 
Alabama,  and  plans  are  now  being  perfected 
whereby  the  dealers  in  this  territory  will  re- 
ceive maximum  service  at  all  times.  The  com- 
pany will  also  open  a  chain  of  retail  stores  at 
Atlanta.  Birmingham,  Jacksonville,  Savannah 
and  Columbia,  and  D.  G.  Sunderland,  the  head 
of  the  new  concern,  is  enthusiastic  regarding 
the  future  prospects  for  the  Delpheon  phono- 
graph. This  instrument  is  now  being  handled 
by  many  well-known  dealers  throughout  the 
country.  It  embodies  many  distinctive  qualities, 
which  have  been  the  subject  of  considerable 
praise  from  musicians  and  dealers. 


|     NOW  IN  THE  CENTER  OF  THE  CITY 

The  Wilson-Laird  Phonograph  Co.,  manufac- 
J     turer  of  the  "Bliss"  reproducer,  has  moved  its 

■  offices  from  136  Liberty  street  to  29  West 
1  Thirty-fourth  street,  New  York.  The  com- 
§|  pany's  factory  and  warerooms  were  located  at 
jj  the  former  address,  but  this  building  was  almost 
1  totally  destroyed  by  fire  a  fortnight  ago.  This 
|  disaster  has,  of  course,  temporarily  handicapped 
J  the  production  of  Bliss  reproducers,  but  C. 
(  L.  Stephenson,  president  of  the  company,  ex- 
jj  pects"  to  have  everything  straightened  out  with- 
H     in  the  next  few  weeks.  : 

g  The  company's  new  offices  are  located  in  trre 
H  heart  of  the  shopping  district,  and  Mr.  Stephen- 
jj     son  has  extended  an  invitation  to  the  trade  and 

■  the  public  to  visit  the  Wilson-Laird  showrooms 
and  hear  their  favorite  reco/ds  played  with  the 
Bliss  reproducer,  which  has  scored  a  big  success. 
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DEALERS  UTILIZER^ HEMPEL'S  TOUR 

To  Give  Recitals  of  Her  Victor  Records— An 
Idea  Worth  Emulating  With  Other  Artists— 
Thos.  Goggan  &  Bro.'s  Effective  Work 


Miss  Frieda  Hempel,  the  famous  soprano  of 
the  Metropolitan  Opera  Co.,  was  formally  in- 
troduced in  Houston,  Tex.,  by  her  Victor  rec- 
ords several  days  before  her  successful  concert 
in  that  city  on  October  19. 

Thos.  Goggan  &  Bro.,  Victor  dealers  in  that 
city,  gave  an  evening  recital  of  the  artist's  rec- 
ords, and  Mrs.  Robert  L.  Cox,  conductor  of  the 
Treble  Clef  Club,  entertained  at  her  home  a 
few  days  before  the  concert,  playing  Miss 
Hempel's  records  for  her  guests,  and  giving  an 


Miss  Frieda  Hempel 

analysis  of  each  number.  In  speaking  of  Miss 
Hempel,  Mrs.  Cox  said; 

"I  regard  Frieda  Hempel  as  one  of  the  great- 
est living  singers.  Her  records  have  long  been 
used  in  my  studio  to  illustrate  to  pupils  what 
perfect  vocalization  means.  The  purity  and 
bell-like  resonance  of  her  tone  is  flawlessly 
beautiful.  Her  interpretations  of  a  variety  of 
styles  are  models  of  elegance  of  phrasing,  and 
her  singing  of  Mozart  (the  test  of  a  fine  singer) 
shows  the  lovely  legato  and  all  the  traditions 
of  the  bel  canto,  of  which  there  are  but  few 
exponents  even  among  world-renowned  singers. 
She  cannot  fail  to  charm  every  hearer,  for  her 
art  is  so  finished  and  her  gifts  so  great.  She 
reaches  the  masses  and  the  musician  alike,  and 
this  is  the  real  test  of  true  art." 

Miss  Hempel  scored  a  great  success  in  Hous- 
ton as  she  did  in  Detroit,  Mich.,  where  she  sang 
on  October  30.  She  closed  her  remarkably  suc- 
cessful tour  with  a  concert  in  Providence,  R.  I., 
on  November  4. 

Victor  dealers  throughout  the  country  took 


advantage  of  Miss  Hempel's  visits  to  make  the 
public  acquainted  with  her  records.  A  splendid 
idea  which  could  be  utilized  in  connection  with 
other  eminent  artists  who  will  tour  the  country 
this  season. 


A  PROGRESSIVE  COLUMBIA  STORE 


WORLD  BRIEFLETS 

The  K.  C.  Photo  Supply  Co.,  of  1010  Grand 
avenue,  Kansas  City,  Mo.,  has  opened  a  talking 
machine  department  where  the  Columbia  Grafo- 
nola  line  will  be  featured  exclusively. 


The  talking  machine  store  of  Adolf  Goldberg, 
at  954  North  Eighth  street,  Philadelphia,  was 
recently  damaged  by  fire  to  the  extent  of  $400. 


The  Chamberlain  Co.,  of  New  Haven,  Conn., 
has  secured  the  agency  in  New  Haven  for  the 
Aeolian-Vocalion  line. 


L.  H.  Doremus,  of.  154  Broadway,  Paterson, 
N.  J.,  recently  secured  the  exclusive  agency  for 
the  Pathe  Pathephone  in  his  district. 


The  Columbia  Cabinet  Co.,  Chicago,  111.,  has 
increased  its-  capital  stock  from  $2,500  to  $100,- 
000,  and  the  name  of  the  concern  has  been 
changed  to  the  Columbia  Phonograph  Cabinet 
Co. 


;  The  Morehouse  Martens  Co.,  Columbus,  O., 
has  bought  the  stock  of  Victrolas  and  records 
formerly  handled  by  the  Green  Joyce  Co.,  dry- 
goods  merchants,  who  closed  out  their  business 
recently. 


The  Parnes  Talking  Machine  Co.,  Inc.,  Brook- 
lyn, was  incorporated  this  week  with  a  cap'tal 
stock  of  $8,000;  R.  Burkhard,  H.  Parnes,  J.  M. 
Lifschitz,  incorporators. 


The  Ideal  Music  Co.,  Victor  dealers  at  150 
East  Front  street,  Plainfield,  N.  J.,  have  re- 
cently made  several  improvements  in  their  store. 


MEN  ARE  MEN 


Business  is  business,  but  men  are  men, 

Working,  loving  and  dreaming; 
Toiling  with  hammer,  brush,  or  pen, 

Roistering,   planning,  scheming. 

Business  is  business,  but  he's  a  fool 
Whose  business  has  grown  to  smother 

His  faith  in  men  and  the  golden  rule, 
His  love  for  friend  and  brother. 

Business  is  business,  but  life  is  life, 
Though  we're  all  in  the  game  to  win  it. 

Let's  rest  sometimes  from  the  heat  and  strife 
And  try  to  be  friends  a  minute. 

Let's  seek  to  be  comrades  now  and  then 
And  slip  from  our  golden  tether; 

Business  is  business,  but  men  are  men, 
And  we're  all  good  pals  together. 


Wheeler's  Pharmacy,  Claremont,  N.  H.,  Featur- 
ing the  Columbia  Line  Exclusively 


Boston,  Mass.,  November  8. — The  local  branch 
of  the  Columbia  Graphophone  Co.  recently  re- 
ceived several  interesting  photographs  from 
Claremont,  N.  H.,  showing  interior  views  of  the 


Grafonola  Department,  Wheeler's  Pharmacy 

Grafonola  department  of  Wheeler's  Pharmacy 
in  that  city.  This  store  is  a  branch  of  W.  H. 
Wheeler  &  Son,  Springfield,  Vt. 

N.  E.  Kinne,  who  is  manager  of  the  Clare- 
mont store,  has  taken  an  active  interest  in  the 
progress  of  the  Grafonola  department.  He  has 
devoted  a  considerable  portion  of  his  time  to 
developing  Columbia  business .  and,  as  a  result 
of  his  initiative  and  aggressive  methods,  has 
built  up  a  profitable  demand  for  Columbia 
Grafonolas  and  Columbia  records. 


HOW  TO  GET  GOOD  PACKING 


The  young  man  who  is  going  into  foreign 
trade  should  know  about  packing  for  rough 
shipment.  Some  executive  of  every  manufac- 
turing concern  should  be  a  master  of  skilful 
packing  and  shipment  also.  Two  great  United 
States  mercantile  establishments,  known  all  over 
the  world,  regard  proper  packing  of  goods,  for 
any  kind  of  delivery  or  shipment  so  important 
that  it  receives  the  attention  of  the  executive 
management  continually.  Employes  are  trained 
in  regular  classes  and  an  executive  oversees 
this  training  and  the  system  of  packing  is  im- 
proved whenever  a  new  idea  is  advanced. 

Paper,  twine,  excelsior,  burlap,  pine  lumber 
for  boxes,  lining — all  cost  money,  and  these 
men  regard  packing  as  a  serious  detail  of  manu- 
facture. Extravagant  packing  is  poor  packing. 
There  is  a  way  to  tighten  twine,  to  knot  it  prop- 
erly, to  sew  up  burlap,  to  nail  cases,  to  fit  the 
merchandise  into  the  packages  effectively. 


IDEAL  PRESENT 

from  relatives  and  friends  to  give 
healthy  entertainment  and  pleasure  to 

THE  BOYS 

In  TRAINING  CAMPS  or  TRENCHES 


DESCRIPTION 

|  Khaki  GOLDEN  OAK  CABINET 
=    Khaki  Brown  Fibre  Carrying  Case 

1  SIZE:  the  smallest 

ji  Packed  in  Case 

\2/z  x  \2/2  x  6X  inches 

VOLUME  OF  SOUND 
Unbelievably  Great 

|  WEIGHT:  the  lightest 

H      Complete  with  Case,  M'-i  lbs. 

M  Motor  Guaranteed  to  play  two 

§1  10-inch  or  one  12-inch  Record  at 

H  one  winding. 

g  Tone    Arm    (Universal)  Plays 

m  Lateral  or  Hill  and  Dale  Records 

■    ALL  PARTS  BEST  NICKEL  PLATED 


"Of  course,"  said  the  new  president  of  the  ice 
company,  "we  ought  to  have  a  slogan.  Every- 
body does."  "Sure!"  responded  the  press 
agent,  "we've  got  it.  Have  a  look."  And  he 
handed  the  president  a  placard  reading:  "Serv- 
ice First. 

iiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiM 

I  LIVE  SALES  AGENTS  WANTED  I 
THROUGHOUT  THE  WORLD  | 

Wholesale,  also  Retail 
Good  territory  open.   Prompt  action  necessary 


.       Prompt  Shipments  Guaranteed  ■ 


Astonishing  Value 
Retail 


$12 


.so 


fTone  Arm  and  Wind- 
ing    Handle  packed 
for   traveling   are  se- 
curely   held    inside  cabi- 
net by  Spring  Clips  fixed 
on  the  hinged  lid. 


COMPLETE  IN  CARRYING  CASE 

We  absolutely  guarantee  from  the 
Little  Marvel  pure  tone  with  an 
enormous  volume  of  sound. 

(Like  from  high  priced  Floor  Cabinets) 


LITTLE  MARVEL 

PortaLe Combination  Phonodrapht  Record  Carrier. 


=             .                 ...  Sole  Makers  and  Inventors 

=  -^^m  Any      quantity      or   =  s= 

1  ly  hetdeinecarr%ngcZs'e  jj  Portable  Phonograph  I 

=  under  the  base  of  phono-   =  m  m  p  g-*  = 

■  graph.    Mrg.  L,o.  | 

1  Carrying    Case    expands  m  130  West  18th  St.,  NeW  York  City  ■ 

|s  according  to   quantity  of   =  = 

|j  Records  carried.                  H  Patents  applied  for  U.  S.  A.  and  Abroad  J 

lllllillllll!^ 
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WINDOW  DISPLAY  THAT  ATTRACTS 


'Ragtime  Rastus"  and  the  National  Toy  Co. 
Novelties  Have  Big  Attention 


The  subject  of  window  display  is  one  that  is 
in  the  ascendency,  particularly  during  the  Christ- 
mas season.  The  accompanying  illustration  was 
taken  from  a  display  in  the  windows  of  one  of 
the  large  Boston  talking  machine  houses.  Dur- 
ing its  showing  large  crowds   gathered  daily, 


How  "Ragtime  Rastus"  Attracts 

fascinated  by  the  antics  of  "Ragtime  Rastus,"  a 
creation  of  the  National  Toy  Co.,  of  that  city. 
This  scene  is  duplicated  on  Fifth  avenue,  New 
York,  and  in  many  other  large  cities  through- 
out the  country.  Not  only  are  large  quan- 
tities of  the  toys  sold  through  this  means  but 
the  action  of  the  toy  makes  the  passing  crowds 
stop.  This  year  a  particularly  timely  article 
on  the  same  order  is  being  introduced,  entitled 
"Uncle  Sam  and  Kaiser  Bill." 


MUSIC  A  FACTOR  IN  THE  COMMUNITY 


How  W.  H.  Nolan  Helped  Roemmele  Bros,  to 
Do  Their  Part  in  This  Fine  Work 


Making  oneself  a  part  of  the  musical  life  of 
a  community  is  ordinarily  no  easy  and  inex- 
pensive thing,  and  moreover  it  usually  takes 
time.  But  it  is  the  Victor  dealer  who  does 
reach  into  the  life  of  the  community  who  not 
only  commands  the  greatest  volume  of  business 
but  also  the  absolute  respect  of  the  people  as 
well. 

Roemmele  Bros.,  of  Richmond  Hill,  L.  I., 
have  just  opened  an  exclusive  Victrola  store, 
and  to  introduce  this  store  in  the  quickest  and 
most  effective  way,  the  dealers'  service  depart- 
ment, of  New  York  Talking  Machine  Co.,  under 
the  direction  of  William  H.  Nolan,  successfully 
carried  out  a  most  interesting  and  worthwhile 
advertising  program. 

It  first  installed  a  striking  Hawaiian  window, 
which  attracted  much  attention  and  caused  much 
favorable  comment  relative  to  the  Roemmele 
Bros,  new  Victor  store.  Then  letters  were 
sent  announcing  the  engagement  of  the  Ha- 
waiian Sextet  which  would  give  a  musical  pro- 
gram at  the  Masonic  Temple.  The  tickets 
were  sold  only  from  the  Roemmele  Bros,  store 
at  50  cents  each,  the  Temple  being  completely 
sold  out  and  several  hundred  people  unable  to 
gain  admission.  From  these  people  who  called 
for  tickets,  Roemmele  Bros,  obtained  the  names 
of  many  good  Victrola  prospects  and  orders 
were  obtained  for  their  record  mailing  list,  be- 
sides closing  sales  in  several  very  good  in- 
stances. 

The  program  itself  was  exceptional  in  its 
refinement  and  general  advertising  value.  The 
Sextet,  which  has  been  playing  at  the  Bilt- 
more  for  the  past  two  years,  was  introduced  by 
Mr.  Nolan,  who  gave  a  most  impressive  word 
description  of  Hawaiian  life,  people  and  music 
and  wove  into  his  introduction  thoughts  and 


ideas  that  made  the  Victrola  stand  out  as  a  su- 
preme instrument  for  the  bringing  to  one's  home 
the  music  of  the  world. 

Besides  a  most  excellent  program  of  Ha- 
waiian music,  of  a  widely  selected  variety,  two 
artistic  interpreted  dances,  the  Victrola  serving 
as  the  accompanying  instrument,  were  presented; 
also  a  group  of  four  well-chosen  selections  were 
sung  by  Mr.  MacKenzie,  a  Hawaiian,  whose 
tenor  voice  gives  promise  of  great  future  suc- 
cess. 

After  the  musical  program  the  people  were 
invited  as  the  guests  of  Roemmele  Bros,  to  re- 
main for  the  closing  hour  to  dance  to  the 
strains  of  Hawaiian  music.  Comments  passed, 
satisfaction  and  pleasure  expressed  on  the 
part  of  all  the  people  who  were  present  at  this 
occasion  would  indicate  the  value  of  such  an 
undertaking  to  any  dealer,  and  incidentally  all 
of  th's  was  obtained  by  Roemmele  Bros,  with- 
out a  cent  of  cost;  the  sale  of  the  tickets  pay- 
ing all  expenses.  In  fact,  they  have  $70  in  the 
entertainment  treasury  for  another  program 
which  they  are  planning  soon. 


ORDERS  SHIPMENTS  FOR  AUSTRALIA 


W.  S.  Paton,  of  Australia,  Placing  Some  Sub- 
stantial Orders  During  Stay  in  United  States 
— Reports  Big  Trade  Opportunity  in  that 
Country  and  General  Prevalence  of  Prosperity 


NATION'S  FACTORIES  BUSY 

Reserve    Bank    Districts    Report   an  Upward 
Trend  of  Business 


Washington,  D.  C,  November  9. — The  Federal 
Reserve  Board's  monthly  bulletin  for  November 
shows  an  upward  trend  of  general  business  in 
all  the  Reserve  Bank  districts.  Kansas  City 
says  business  averages  25  per  cent,  over  last 
year.  Boston  alone  gives  a  sign  of  less  than 
the  general  advance  by  saying  business  is  "hesi- 
tant, except  for  war  orders." 

Industries  everywhere  are  busy,  with  fac- 
tories running  full  time  in  most  districts.  In 
all  districts  but  that  of  Boston  railroads  are 
enjoying  an  increase  of  traffic.  Money  condi- 
tions are  firm,  with  ample  funds  for  legitimate 
requirements. 

Boston  says  labor  is  "unsatisfactory";  Phila- 
delphia, "unsettled";  Cleveland,  "restive";  Rich- 
mond, "scarce  and  wages  high";  Atlanta, 
"fair";  Chicago,  "shortage";  St.  Louis,  "scarce 
and  unsettled";  Minneapolis,  "good";  Kansas 
City,  "increased  shortage";  Dallas,  "acute  short- 
age," and  San  Francisco,  "disturbed." 

The  construction  report  shows  dull  spots. 
Cleveland,  Atlanta  and  Chicago  speak  of  it  as 
slow,  or  very  dull,  while  St.  Louis,  Dallas  and 
San  Francisco  show  a  decrease  in  operations. 


W.  S.  Paton,  a  director  of  Wills  &  Paton  Pty., 
Ltd.,  Melbourne,  Edison  phonograph  jobbers  in 
Australia  and  who  also  handle  the  Columbia  and 
other  makes  of  machines,  records  and  other 
talking  machine  goods  at  retail  at  several  of 
their  numerous  branches  in  Australia,  Tasmania 
and  other  parts  in  Australia,  has  been  spending 
several  weeks  in  the  United  States  visiting  the 
various  large  centers,  such  as  Chicago  and  New 
York,  and  making  arrangements  for  substantial 
shipments  of  talking  machines,  accessories  and 
supplies  to  his  Australian  headquarters. 

Mr.  Paton  stated  that  there  was  a  general  era 
of  prosperity  throughout  Australasia  and  that 
there  was  a  strong  and  growing  market  in  that 
country  for  talking  machines  and  parts  of 
American  make  to  fill  the  increased  demand  and 
to  take  the  places  of  such  supplies  which  for- 
merly came  from  Europe. 

While  in  the  East  Mr.  Paton  called  at  the 
factory  of  Thos.  A.  Edison,  Inc.,  and  made  tours 
of  inspection  through  other  prominent  manu- 
factories in  the  talking  machine  and  musical 
instrument  industries. 


NEW  RECORD  BY  WERRENRATH 

The  Victor  Talking  Machine  Co.  has  just  is- 
sued a  special  hanger  calling  attention  to  a  new 
and  timely  record  by  Reinald  Werrenrath,  the 
noted  baritone,  the  record  bearing  on  one  side 
the  rendition  of  "Flag  of  My  Heart,"  and  on  the 
other  side  the  musical  setting  of  the  popular 
poem  by  Wilbur  D.  Nesbit,  "Your  Flag  and  My 
Flag."  The  hanger  bears  a  reproduction  of  a 
crayon  portrait  of  Mr.  Werrenrath  drawn  by 
James  Montgomery  Flagg,  and  a  letter  from  Mr. 
Nesbit,  expressing  his  appreciation  of  the  fact 
that  Mr.  Werrenrath  has  included  "Your  Flag 
and  My  Flag"  in  his  repertoire. 


The  Victor  Co.  is  sending  out  a  very  attrac- 
tive hanger  in  which  "ten  of  the  most  popular 
Victor  records"  are  featured  for  Christmas  ex- 
ploitation. This  list  will  also  appear  on  the 
back  cover  of  the  December,  January  and  Feb- 
ruary Victor  supplements. 


The  Liberty  Phonograph  Co.  was  incorpo- 
rated in  Delaware  this  week.    Capital  $1,500,000. 


The  Scott  Talking  Machine  Co.,  of  617 
Clement  street,  San  Francisco,  Cal.,  has  sold  its 
entire  stock  of  machines,  records  and  supplies 
to  the  Phonograph  Shop,  109  Stockton  street. 


Notice  of  Sale 


By  Order  ol  the 
Hon.  George  R.  Beach, 
Referee  in  Bankruptcy 

THE  assets  of  the  Flemish  Phonograph  Company  will  be  offered 
for  sale  on  November  23rd,  1917,  at  2  o'clock  in  the  afternoon  in  the  United 
States  District  Court  Room,  Post  Office  Building,  Jersey  City.  The  assets 
consist  of  machinery,  parts,  completed  phonographs,  fixtures  and  outstanding 
accounts.  For  particulars  as  to  the  property  to  be  offered  for  sale  and  for  terms 
and  conditions  of  sale,  inquiry  may  be  made  of  the  receivers  or  of  their  attorney 
or  at  the  factory,  Bush  Terminal,  Brooklyn,  N.  Y.  Offers  will  be  received  for  the 
entire  assets  or  any  part  of  the  assets  and  should  be  made  in  writing  and  submitted 
to  the  receivers  or  their  attorney  at  or  before  the  time  of  the  sale. 

WENDELL  J.  WRIGHT, 

50  Church  Street,  New  York  City 

HENRY  SILLCOCKS 

165  Broadway,  New  York  City 

R  €C  €IV  <?rs 

JAMES  N.  ROSENBERG 

74  Broadway,  New  York  City 

Attorney  for  Receivers 
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Wood-working  Business  for 
Affiliation  or  Sale 

Owner  will  retain  financial  interest  if  de- 
sired, or  will  sell  outright.  Army  contract 
now  being  consummated  with  excellent 
prospects  of  extensive  Government  busi- 
ness. Plant  particularly  suitable  for  manu- 
facturing phonograph  cabinets,  and  every 
description  of  phonograph  woodenware. 
Low  overhead;  central  location  in  New 
York;  no  liabilities;  machinery  clear  of 
encumbrances.  Address  Box  "L,"  care  of 
The  Talking  Machine  World,  373  Fourth 
Avenue,  New  York. 


Can  You  Sell  Records  ? 

An  exceptional  opportunity  is  now 
open  for  a  man  qualified  by  experience 
to  work  out  from  New  York  City  as 
the  representative  of  a  well-known 
quality  line  of  phonograph  records 
manufactured  by  one  of  the  oldest  and 
most  prominent  houses  in  the  music 
industry. 

Address  T.  M.  W.,  care  Edward  Lyman  Bill,  Inc. 
373  Fourth  Ave.,  New  York  City 


STEEL  NEEDLES 

They  are  scarce  as  sugar,  but  we  have 
them  in  stock  and  sell  them  at  a  low  price 
by  the  thousand,  or  million.  10-inch  double 
face  Records,  $25  per  100;  12-inch,  $40. 

REPAIR  parts  for  all  talking  machines, 
including  MAIN  Springs,  governor  springs, 
rubber  backs,  needle  arms,'  screws,  etc. 
Cabinets,  Motors,  Tone  Arms,  Sound  Boxes 
and  complete  machines. 

Fulton  Talking  Machine  Co. 

640  Broadway,  New  York 
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WORLD'S  CLASSIFIED  ADVERTISING 

Any  member  of  the  trade  may  forward  to  this  ofrie« 
a  "Situation"  advertisement  Intended  for  this  Depart- 
ment to  oeeupy .  a  space  of  four  lines,  agate  measure, 
and  It  will  be  inserted  free.  Replies  will  also  be  for- 
warded without  cost.  Additional  space  will  be  at  the 
rate  of  25c.  per  line.  If  bold  faced  type  Is  desired  the 
cost  of  same  will  be  25c.  per  line. 

SALESMEN— We  want  a  high-class  sales- 
man  for  Texas  and  other  Southern  territory,  also 
one  man  for  New  York,  Philadelphia,  Washing- 
ton and  Baltimore.  Can  use  only  men  who  have 
had  "Talking  Machine"  experience  and  who  can 
furnish  highest  references.  Very  liberal  straight 
commission  proposition  that  will  net  the  right 
men  splendid  salaries.  Address  R.  H.  Zinke, 
425  Grand  Ave.,  Milwaukee,  Wis. 

FOR  SALE— Victor  and  Edison  talking  ma- 
chine agency  and  Edison  phonograph  agency 
with  nice  clean  stock  of  each  in  fine  territory. 
Nice  store  for  rent  with  the  agency,  which  is 
in  Eastern  New  York.  Not  a  large  capital  re- 
quired.   Fay  McFadden,  Granville,  N.  Y. 

SITUATION  WANTED  —  By  first-class 
motor  repairer  and  polisher.  Can  furnish  best 
of  references.  Address  William  T.  Krug,  226 
Cooper  Ave.,  Glendale,  Long  Island. 

VICTROLA  MANAGER  desires  change. 
Now  managing  prominent  department,  largest 
Rhode  Island  city — can  provide  proofs  of  ability. 
Will  consider  first-class  store  or  department 
paying  $30  and  commission  on  all  business,  or 
$40  straight  with  contract.  Know  all  lines, 
Victor,  Columbia,  Vocalion  and  Edison,  also  ad- 
vertising writer.  Strictly  temperate.  Age  27 
years — a  live  wire  and  fine  on  detail  and  de- 
mand "Service"  snap  and  intelligence  from  sales 
force — results  guaranteed.  Address  "Snap,"  care 
The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 

WANTED — Man  who  is  working  or  has 
worked  for  a  Record  or  Button  company  mixing 
on  rolls.  Must  have  experience  and  knowl- 
edge to  mix  all  kinds  of  colors  and  black.  Po- 
sition is  steady  job  with  old-established  com- 
pany at  good  wages.  Address  "Mixer,"  care 
The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 

GOOD  SITUATIONS  can  be  secured  for  the 
winter  months  by  graphophone  salesmen  with 
dealers  in  Southern  territory.  An  opportunity 
to  spend  the  winter  in  the  South  and  at  the  same 
time  make  it  a  profitable  trip.  Address  "South- 
ern," care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York. 


VICTOR  RECORD  WANTED— Will  pay 
good  price  for  discontinued  Victor  Record  No. 
16173-B,  entitled  "I  Love  You  Ma  Cherie" 
(Rubens),  sung  by  Henri  Leoni.  Will  dealers 
and  jobbers  look  up  their  old  stock  for  this  rec- 
ord and  let  me  hear  from  them?  Address  "J. 
S.  B.,"  care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York  City. 

WANTED  full  line  of  Polish  and  Russian 
records.  Columbia  preferable.  Address  "Rec- 
ords," care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York. 

FOR  SALE — 250  new  tone  arms  and  sound 
boxes,  complete,  $1  each.  C.  M.  Machader,  848 
Engineers'  Building,  Cleveland,  O. 


WANTED — One  good  demonstrator  booth, 
mahogany  finish.     R.  M.  Horr,  Lemmon,  S.  D. 


WANTED — First-class  finishing-room  foreman  for  high- 
grade  cabinet  work;  also  several  cabinetmakers.  Address 
"Cabinetmaker,"  care  The  Talking  Machine.  World,  373 
Fourth  Ave.,  New  York. 


POSITION  WANTED— Experienced  talking  machine  re- 
pair man  desires  position.  Chicago  preferred.  Address 
!'N.  O.  2,"  care  The  Talking  Machine  World,  209  South 
State  St.,  Chicago,  111. 


WANTED — By  an  established  New  York  manufacturer, 
an  experienced  salesman  to  visit  the  dealers.  Excellent 
proposition  for  the  right  man  and  a  side-line  arrangement 
will  also  be  considered.  Address  "Opportunity,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


WANTED — An  expert  talking  machine  assembler  by  a 
manufacturer  in  New  York  City.  Permanent  position  for 
a  man  who  thoroughly  understands  the  assembling  of  popu- 
lar priced  machines.  Address  "Expert,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York. 


WANTED — A  superintendent  for  a  talking  machine 
plant  who  is  a  capable  executive  and  who  can  organize  an 
efficient  working  class.  We  want  a  progressive  and  thor- 
oughly efficient  man  who  can  take  complete  charge  of  the 
plant,  which  is  one  of  the  most  complete  in  the  country. 
Give  full  details  as  to  past  experience,  training,  etc.  All 
replies  held  strictlv  confidential.  Address  "Box  476,"  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


WANTED — Experienced  talking  machine  salesmen  who 
are  familiar  with  the  wholesale  trade,  and  who  are  capable 
of  handling  a  first  class  line  of  machines  and  records. 
There  is  an  excellent  opportunity  for  the  right  men,  with 
unlimited  earning  possibilities.  Give  full  particulars  in 
first  letter.  This  is  a  proposition  that  will  place  the  right 
men  with  one  of  the  best  equipped  manufacturers  in  the 
trade.  Address  "Box  477,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 


WANTED — By  a  New  York  distributor  an  assistant  re- 
pair man.  Salary  to  start  $14.  Address  "Repairs,"  Box 
478,  care  The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 


SITUATION  WANTED— If  it  were  possible  to  secure  a 
sales  manager  who  has  sold  over  $21,000  worth  of  phono- 
graphs, personally,  in  one  year,  to  manage  your  depart- 
ment, would  you  consider  him?  Have  good  position  now. 
Will  explain  reasons  for  wanting  to  make  a  change.  Will 
furnish  signed  statement  of  business  done.  Strictly  con- 
fidential. Address  "Box  472,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York  City. 


SITUATION — Mechanical  engineer  thoroughly  under- 
standing the  manufacturing  of  phonograph  parts,  complete 
machine  assembling  or  machine  work,  is  open  for  a  position 
as  superintendent  or  production  manager.  Highest  creden- 
tials as  to  ability.  Address  "Box  473,"  care  The  Talking 
Machine  World, '373  Fourth  Ave.,  New  York  City. 


POSITION  WANTED — As  traveler.  Have  had  several 
years'  experience  with  Victor  line.  Highest  references. 
Address  "Box  "474,"  care  Talking  Machine  World,  373 
Fourth  Ave.,  New  York  City. 

"WANTED  RECORDS — 325-SaloTne'— Sollsa's- BarTd,- and 
1218-Salome' — Kendle's  Band.  If  records  are  in  good  con- 
dition, state  price,  and  address  communication  to  Sigmund 
Klein.  Odeon  Bldg.,  St.  Louis,  Mo. 

POSITION  WANTED1 — By  all  around  repairman,  experi- 
enced  in  all  kinds  of  motors.  Has  had  full  charge  of 
motor  and  assembling  department.  Address  "Box  475," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York  City. 

SALESMAN  AND  SALES  MANAGER  for  the  New 
Fdison  in  Kansas  City  zone.  Applications  strictly  con- 
fidential.    The  Phonograph  Co.,   1305  Walnut  St.,  Kansas 

City.  Mo.  

HIGH  CLASS  New  York  Fifth  Ave.  House  desires  an 
experienced  phonograph  man,  who  is  thoroughly  qualified 
to  take  full  charge  of  phonograph  department.  Write, 
giving  all  qualifications.  Communications  held  strictly 
confidential.  Address  "Box  465."  care  The  Talking  Ma- 
chine World,  373  Fourth  Ave.,  New  York. 

WANTED — Position  as  manager  of  talking  machine  de- 
partment. Have  had  best  of  connection  with  New  York 
City  dealers  for  the  past  ten  years  and  am  thoroughly 
competent.  Am  married  and  thirty-four  years  of  age. 
Address  "Box  467,"  care  The  Talking  Machine  World,  373 
Fourth  Ave..  New  York.  

SITUATION — Mechanical  engineer  thoroughly  under- 
standing the  manufacturing  of  phonograph  parts,  complete 
machine  assembling  or  machine  work,  is  open  for  a  posi- 
tion as  superintendent  or  production  manager.  Highest 
credentials  as  to  ability.  Address  "Box  466,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

SALESWOMAN — Experienced  Pathe-Edison  and  other 
lines  as  department  head — desires  to  make  change — -high 
reference.  Salary  $25  per  week.  Address  "Special,"  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


OPENS  GRAFONOLA  DEPARTMENT 


Steger,  Dudgeon  Co.,  New  Bedford,  Mass., 
Arrange  Attractive  Quarters  for  New  Depart- 
ment Under  Management  of  J.  W.  Livingston 

New  Bedford,  Mass.,  November  10. — The  Steger, 
Dudgeon  Co.,  who  conduct  a  large  department 
store  in  this  city,  have  opened  a  new 'talking- 
machine  department  on  the  third  floor  of  their 
building,  where  Columbia  Grafonolas  and  rec- 
ords will  be  handled.  A  battery  of  eight  sound- 
proof demonstrating  booths  has  been  provided 
for  the  department  which  is  under  the  manage- 
ment of  Jas.  W.  Livingston,  formerly  with  M. 
Steinert  &  Sons  Co.,  Boston.  The  company 
has  arranged  for  a  regular  series  of  Grafonola 
concerts  during  the  season. 


Mutual 
Hub  Sound 
Box  No.  3. 

Endorsed 
by  experts. 


The  MUTUAL  TONE  ARMS  Nos. 
1  and  2  now  embody  many  improve- 
ments. Patented  May  29,  1917,  and 
July  3,  1917.  Other  patents  pending. 
Best  value  for  the  money  on  the 
market. 

MUTUAL  Products  have  given  sat- 
isfaction and  excellent  service  to  all 
manufacturers  using  them.  They 
have  stood  the  test  of  time  and 
experience,  and  are  absolutely 
guaranteed. 

Write  for  samples  and  prices 

Mutual  Talking  Machine  Co.,  Inc. 

145  West  45th  Street,  NEW  YORK 
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DELPHEON  CO/S_NEW  CATALOG 

Phonograph  Line  Made  by  This  Concern  Ad- 
mirably Presented  in  New  Publication  Which 
Has  Many  Merits,  Both  in  a  Literary  and 
Typographical  Way — New  Styles  Described 


with-  the  one  idea  of  offering  the  dealers  a  line 
of  phonographs  which  they  can  offer  ,to  their 
trade  on  a  quality  basis.    The  company's  tech- 


The  Delpheon  Co.,  Bay  City,  Mich.,  manufac- 
turer of  the  Delpheon  phonograph,  has  just  sent 
out  to  its  dealers  a  new  catalog,  featuring  its 
new  line,  which  is  one  of  the  most  artistic  pub- 
lications of  its  kind  that  has  made  its  appear- 
ance in  recent  years.  From  cover  to  cover, 
the  catalog  is  distinctive  in  layout  and  make-up, 
and  as  a  whole  reflects  in  every  detail  the  qual- 
ity that  characterizes  Delpheon  products. 

R.  W.  Gresser,  sales  manager  of  the  Del- 
pheon Co.,  is  responsible  for  this  new  book, 
and  well  deserves  the  many  letters  of  approval 
which  lie  has  already  received  from  leading 
dealers  throughout  the  country.  The  book  is  be- 
ing used  to  excellent  advantage,  and  gives  the 
company's  representative  concise  and  valuable 
selling  arguments. 

The  first  few  pages  are  devoted  to  a  brief 


Cover  Design  of  New  Catalog 

resume  of  the  general  qualities  of  the  Delpheon 
phonograph,  following  which  there  is  an  inter- 
esting discussion  of  its  distinctive  tonal  and 
mechanical  features.  These  include  the  rounded 
resounding  chamber,  the  reproducer  and  tone 
arm,  the  Modunome,  the  individual  compartment 
record  file,  automatic  stop,  tilting  motor  board, 
automatic  cover  support,  cabinets,  motors,  and 
electric  motor.  The  value  of  this  section  is 
increased  by  the  fact  that  on  the  lower  por- 
tion of  the  page  is  presented  a  small  but  clear 
illustration  of  the  various  constructional  fea- 
tures that  are  mentioned  in  the  text. 

The  different  models  in  the  Delpheon  line 
are  presented  by  the  means  of  full-page  photo- 
graphs, opposite  which  there  are  given  detailed 
specifications,  which  cannot  fail  to  impress  the 
prospective  purchaser  very  favorably.  The 
models  include  the  following  cabinet  styles: 
Models  "L,"  "Q,"  "A,"  "B,"  and  "C,"  retailing 
from  $75  to  $175. 

The  remaining  pages  of  this  interesting  cata- 
log present  a  few  of  the  many  letters  which  the 
company  has  received  from  dealers  throughout 
the  country  relative  to  the  musical  value  of  the 
Delpheon  and  its  sales  possibilities.  There  is 
also  a  page  or  two  which  give  the  dealer  and 
his  clients  an  adequate  idea  of  the  financial  and 
commercial  responsibility  of  the  Delpheon  Co., 
this  section  being  somewhat  unusual  and  of 
practical  value. 

The  Delpheon  phonograph,  as  it  is  now  being 
marketed,  embodies  many  radical  and  distinct 
improvements  over  the  first  line  of  machines 
that  the  company  placed  on  the  market.  In  its 
present  shape  the  Delpheon  line  is  merchandised 


every  talking  machine  dealer  handling  the  line. 

In  a  recent  chat  with  The  World  Mr.  Gresser 
stated  that  the  company  is  planning  to  add  a 
period  model  to  its  line,  which  will  be  an  exact 
reproduction  of  a  Hepplewhite  table  or  side- 
board, with  a  convex  section,  where  the  grill  is 
placed,  and  with  concave  sections  sloping  back- 
wards on  each  side  of  the  grill.  It  will  have  an 
unusually  large  amplifying  chamber,  two  indi- 
vidual compartment  record  files,  gold-plated 
hardware,  and  an  extra  large  motor.  This  in- 
strument, which  will  probably  retail  at  approxi- 
mately $500,  will  be  constructed  of  the  very 
finest  figured  mahogany  that  can  be  secured. 


RECORD  ACTIVITY  IN  NEW  ORLEANS 

Philip  Werlein,  Ltd.,  Report  Seventy-five  Per 
Cent.  Increase  in  This  Department  for  Month 
— Business  Outlook  Excellent 


Delpheon  Model  0 

nical  heads  spent  many  months  in  their  labor- 
atories perfecting  new  ideas  and  devices  which 
are  now  included  in  the  Delpheon.  Tone  qual- 
ity was  the  paramount  consideration  in  the  de- 
velopment of  the  new  Delpheon,  and  the  suc- 
cess of  this  phonograph  is  a  tribute  to  the  com- 
pany's unceasing  efforts  to  produce  an  instru- 
ment that  would  be  a  credit  to  itself  and  to 
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New  Orleans,  La.,  November  6. — Howard 
Weber,  manager  wholesale  Victrola  department, 
Philip  Werlein,  Ltd.,  reports  a  75  per  cent,  in- 
crease in  record  business  for  the  present  month. 
The  machine  situation  has  not  improved,  but 
they  are  supplying  their  regular  dealers  with  ma- 
chines as  they  are  received  from  the  factory. 

Several  months  ago  this  concern  predicted 
these  conditions  and  attempted  to  make  dealers 
realize  the  necessity  of  making  a  greater  effort 
for  record  business.  They  attribute  their  un- 
usual results  to  this  effort. 

Conditions  for  holiday  business  are  unusually 
promising,  and  they  expect,  even  though  they 
do  not  have  all  of  the  machines  they  require, 
that  the  volume  will  be  made  up  in  the  addi- 
tional amount  of  record  business  they  will  be 
able  to  secure. 

Mr.  Weber,  who  is  in  close  touch  with  all  the 
dealers  of  this  city  and  surrounding  territory, 
is  informed  of  unusual  results  in  the  record  end, 
and  has  in  a  measure  been  instrumental  in  hav- 
ing them  devote  their  efforts  in  this  direction, 
and  give  up  worrying  about  machine  shipments. 


Here  Is  the  Perfect  Light  that  Fits  All  Machines 

IT  IS  THE  MOST  PRACTICAL  AND  BEST  SELLING  PHONOGRAPH  ATTACH- 
MENT ON  THE  MARKET  TO-DAY.  A  REAL  NECESSITY— NOT  AN  ACCESSORY. 

DEALERS  and  JOBBERS 


Complete  with  Battery  retails  for 
$3.00  and  $3.50 


YOU  CANNOT  AFFORD  TO  BE  WITH- 
OUT A  STOCK  OF  DISK-LITES.  THEY 
SELL  QUICK  FOR  THEY  ARE  PRACTI- 
CAL, ORNAMENTAL,  AND  SERVICE- 
ABLE WITH  A  TROUBLE-PROOF  CON- 
STRUCTION THAT  CANNOT  GO  "BAD." 

Why  the  Disk-Lite  is  the  Perfect  Light 

Because  of  the  following  superior  points  which 
are  exclusive  patented  features  of  the  Disk-Lite 
I  The  Correctly  Designed  Reflector  doubles  the  light  and 
concentrates  its  full  intensity  on  the  record  and  needle 
point  at  place  most  needed. 

O  The  Curved  Lamp  Arm  overhangs  the  record,  thus  prevent- 
ing the  hands  of  the  operator  interfering  with  the  proper 
illumination  of  the  light. 

Q  Easy  to  Operate — A  slight  movement  of  curved  lamp  arm 
automatically  turns   on   and  directs  the  light  over  the 

record.    No  springs  to  press — no  levers  to  operate. 

A  Removable  Base  Plate  conceals  method  of  permanent  at- 
tachment which  is  accomplished  by  pressing  two  special 

thumb  tacks  through  base  into  cabinet — no  screws  to  use. 

C  Adjustable  Pedestal  On  Base  insures  maximum  illumina- 
tion  with  full  concentration  of  light  on  record  regardless 

of  design  or  make  of  talking  machine. 

The  Disk-Lite  will  make  a  splendid  Xmas  Gift 
Liberal  discounts  allow  good  profits  to  all  dealers 


EXACT  SIZE 


DISK-LITE  MFG.  CO. 


Washington,  D.  C. 


|       WE  HAVE  A  MIGHTY  ATTRACTIVE  PROPOSITION   TO   MAKE   TO    SALESMEN   WHO   WOULD  g 
LIKE  TO  HANDLE  THIS  CLEVER,  EASY-SELLING  SPECIALTY  AS  A  SIDE  LINE  g 
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BROWN  DISC  RECORD  CABINET 


New  Style  of  This  Attractive  Product  Being 
Placed  on  the  Market  by  the  Manufacturers, 
the  Globe- Wernicke  Co.,  of  Cincinnati,  O. 


The  Globe-Wernicke  Co.,  Cincinnati,  O.,  has 
recently  designed  and  marketed  a  new  style  of 


porated  in  other  styles  of  cabinets  in  the  Globe- 
W ernicke  line. 

The  Globe-Wernicke  Co.,  which  is  one  of  the 
best-known  merchandising  institutions  in  the 
country,  has  been  very  successful  in  the  in- 
troduction of  the  Brown  disc  record  cabinet. 
When  the  company  decided  to  introduce  a  disc 
record  cabinet  it  determined  that  this  product 
should  be  in  complete  accord  with  the  quality 
of  the  other  Globe-Wernicke  products,  which 
have  achieved  world-wide  success.  Quality  is 
the  paramount  consideration  in  the  production 
of  these  cabinets,  and  many  dealers  throughout 
the  country  have  referred  in  terms  of  praise  to 
the  Brown  disc  record  cabinets.  This  new  style 
is  designed  to  fit  all  types  of  standard  table 
machines. 


SIGN  MANY  IMPORTANT  CONTRACTS 


Manager  Neumeister,  of  Cincinnati  Branch  of 
Otto  Heineman  Phonograph  Supply  Co.,  Tells 
of  Gratifying  Business  Prospects 


The  New  Style  6 

the  Brown  disc  record  cabinet  which  is  desig- 
nated as  Style  6.  This  attractive  cabinet,  which 
is  shown  in  the  accompanying  illustration,  con- 
tains six  drawers  which  are  constructed  on  dif- 
ferent lines  than  those  of  the  average  cabinet. 
When  not  in  use  the  records  lie  flat,  and  when 
a  drawer  is  open  it  tilts  forward,  placing  the 
records  on  end  ready  for  quick  and  easy  selec- 
tion.     This  important   feature   is   also  incor- 


"Business  conditions  in  this  section  of  the 
country  are  very  gratifying,"  said  C.  W.  Neu- 
meister, manager  of  the  Cincinnati  branch  of 
the  Qtto  Heineman  Phonograph  Supply  Co., 
whose  headquarters  are  located  in  the  Commer- 
cial Tribune  Building  in  that  city.  ''The  talk- 
ing; machine  manufacturers  in  this  territory  are 
making  plans  for  an  active  holiday  trade,  and 
from  all  indications  their  expectations  for  this 
year's  business  will  be  more  than  realized. 

"I  am  glad  to  state  that  the  popularity  of  the 
Heineman  products'  is  increasing  steadily  in 
this  section  of  the  country,  and  during  the  past 
few  months  we  have  signed  a  number  of  im- 
portant contracts  with  manufacturers  who  will 
use  the  Heineman  motor  exclusively.  The 
Meisselbach  motor  continues  to  maintain  its 
prestige  in  talking  machine  circles,  and  all  of 
the  manufacturers  who  are  using  this  motor 
refer  to  it  in  the  highest  terms  of  praise.  This 
territory  as  a  whole  is  progressing  very  satis- 
factorily, and  the  optimism  of  the  manufactur- 


C.  W.  Neumeister 

ers  is  indicated  in  the  fact  that  they  are  asking 
for  the  immediate  shipment  of  merchandise 
which  was  scheduled  for  delivery  after  the  first 
of  the  year." 


GRACE  HOFFMAN  SCORES  A  SUCCESS 

Grace  Hoffman,  well  known  American  colora- 
tura soprano,  and  one  of  the  exclusive  Pathe 
artists,  "did  her  bit"  for  the  Italian  Red  Cross, 
when  she  volunteered  her  services,  and  sang 
the  role  of  "Gilda"  in  the  opera  "Rigoletto," 
which  was  given  recently  at  the  Brooklyn  Acad- 
emy of  Music.  Miss  Hoffman  scored  a  signal 
success  at  this  concert,  and  her  performance  was 
praised  by  the  critics  of  the  leading  Brooklyn 
newspapers. 


The  Pathe  Freres  Phonograph  Co.  is  erecting 
an  extension  to  its  seven-story  factory  at  Flush- 
ing and  Grand  avenues,  Brooklyn,  N.  Y. 
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COLUMBIA  CHANGE  IN  LOUISVILLE  ■ 

Retail  Branch  Taken  Over  by  Grafonola  Co. — 
Wholesale  Division  Goes  to  Indianapolis 


The  Columbia  Graphophone  Co.,  New  York, 
has  disposed  of  its  branch  ih  Louisville,  Ky., 
the  retail  division  being  purchased  by  a  new 
concern,    the  Grafonola 
Co.,  and  the  wholesale 
division     being  trans- 
ferred to  the  Indianap- 
olis branch.    F.  F.  Daw- 
son,   formerly  manager 
of     the  Louisville 
branch,  returned  to  New 
York  this  week  and  will 
be   associated   with  the 
general  sales  department, 
in     charge     of  special 
Ben  L.  Loventhal       work   for  the  company 
which  will  be  announced  in  detail  later. 

The  Grafonola  Co.,  which  purchased  the  re- 
tail division  of  the  Columbia  business,  is  owned 
by  Ben  L.  Loventhal,  a  popular  business  man 
of  Louisville,  with  whom  is  associated  Gus 
Boldt,  Jr.,  his  brother-in-law,  who  will  be  in 
charge  of  the  Dictaphone  end  of  the  business. 
Miss  Carrie  Althouse,  formerly  assistant  man- 
ager of  the  branch  and  connected  with  the  Co- 
lumbia Co.  for.  the  past  fourteen  years,  remains 
with  the  Grafonola  Co.  and  will  occupy  an  im- 
portant post. 

Columbia  dealers  in  the  Louisville  territory 
are  assured  of  hearty  co-operation  from  Indian- 
apolis, as  Ben  L.  Brown,  manager  of  this  branch, 
was  formerly  manager  at  Louisville  and  is  there- 
fore thoroughly  conversant  with  the  require- 
ments of  Columbia  dealers  in  this  section  of 
the  country. 


PATHE  ADVERTISING  CAMPAIGN 

Plans  Prepared  for  an  Extensive  Publicity  Cam- 
paign for  the  Pathe  Pathephone  During  the 
Coming  Season — New  Catalog  Coming 


Extensive  plans  have  been  prepared  by  the 
Pathe  Freres  Phonograph  Co.  for  a  unique  and 
attractive  advertising  campaign  for  the  present 
fall  and  winter.  Arrangements  for  national  ad- 
vertising have  been  made  and  such  magazines 
as  Saturday  Evening  Post,  Smart  Set,  Every- 
body's, and  other  equally  good  mediums  will  be 
used.  Newspaper  advertising  will  also  be  used, 
and  the  leading  papers  will  run  big  ads  at  dif- 
ferent times.  Some  of  the  best  art  and  copy 
men  in  the  trade  are  preparing  this  advertising 
and  extraordinary  results  are  anticipated. 

For  each  dealer's  convenience  the  Pathe  con- 
cern has  prepared  a  special  advertising  "Cut 
Service"  book.  It  contains  a  numbered  list  of 
the  various  newspaper  and  magazine  cuts  which 
are  given  to  the  dealer  without  charge.  The 
book  is  also  free.  The  new  Pathe  window  dis- 
play will  be  one  pf  the  best  and  most  appropriate 
displays  ever  offered  to  Pathe  dealers.  Com- 
plete details  of  this  special  display  service  and 
its  advantages  will  be  mailed  to  all  dealers  short- 
ly. Extraordinary  care  has  been  taken  with  the 
different  forms  of  printed  material  to  be  ready 
for  distribution  soon. 

j  The  artistic  and  pictorial  makeup  of  the 
monthly  record  supplement  has  been  improved, 
making  an  attractive  and  unique  booklet.  The 
page  size  is  five  inches  by  seven  inches,  allow- 
ing the  use  of  clear-cut  illustrations  with  suf- 
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ficient  data  to  convince  any  prospect  of  the  qual- 
ity of  the  Pathephone  and  Pathe  records. 

An  attractive  mailing  folder  is  now  being 
completed  which  will  display,  in  artistic  style, 
the  different  Pathe  machines.  This  surpasses 
any  of  its  kind  previously  distributed  by  Pathe 
and  will  succeed  the  well-liked  "Sapphire  Ball 
Folder." 

For  the  Christmas  business,  a  two-color  book- 
let has  been  prepared  which  describes  every 
Pathe  model  as  well  as  the  famous  Pathe  "Sap- 
phire Ball."  The  combined  efforts  of  well- 
known  artists  and  phonograph  advertising  men 
have  been  used  to  make  the  booklet  forceful 
enough  to  fairly  make  the  sale  for  the  dealer. 
It  is  artistically  made  up  in  a  convenient  form, 
size  nine  inches  by  twenty-one  inches. 

The  new  edition  of  the  Pathe  machine  cat- 
alog, in  full  color,  has  been  reduced  to  pocket 
size.  This  will  be  ready  some  time  before 
Christmas.  The  makeup  has  been  changed,  and 
instead  of  having  the  illustrations  inserted  in  an 
envelope  inside  the  back  cover,  they  now  are 
part  of  the  book  proper.  A  well  arranged  list 
of  Pathe  Hawaiian  selections  is  included  and  a 
hanger  containing  a  list  of  Pathe  Hawaiian  rec- 
ords will  be  used  in  conjunction  with  the  cat- 
alog. Dealers  are  requested  to  order  as  much 
advertising  material  as  they  possibly  can  use 
so  as  to  make  a  formidable  showing  when  the 
campaign  is  in  full  swing. 


NEW  VICTROLA  FOLDER  ISSUED 

Various  Types  of  Victrolas  Illustrated  With  the 
Increased  Prices  Plainly  Marked 


The  Victor  Talking  Machine  Co.,  following 
their  announcement  of  increased  prices  for  the 
various  types  of  Victrolas,  effective  October  20, 
have  issued  an  attractive  folder  showing 
various  types  of  Victrolas  from  the  Victrola 
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Pamphlets  with  fac- simile  illus- 
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IV-A  to  Victrola  XVII  with  the  new  prices 
attached.  Special  arrangements  were  made  to 
get  the  supplement  into  the  hands  of  the  dealer 
before  the  new  prices  went  into  effect  in  order 
to  facilitate  the  work  of  selling.  The  folder  is 
of  convenient  size,  both  for  wareroom  use  and 
mailing  purposes  and  should  prove  of  much 
service  to  dealers. 


NEW  COLUMBIA  CATALOG 

Columbia  Graphophone  Co.  Issues  Descriptive 
Booklet  Concerning  New  Line  of  Period  De- 
sign Grafonolas  Recently  Perfected 


The  Columbia  Graphophone  Co.,  New  York, 
has  just  issued  a  handsome  and  expensive  pub- 
lication, devoted  exclusively  to  a  presentation 
of  the  new  Columbia  period  design  Grafonolas, 
details  of  which  were  announced  in  The  World 
some  time  ago.  This  new  book  is  one  of  the 
finest  publications  that  has  ever  been  intro- 
duced in  the  talking  machine  industry,  and 
from  cover  to  cover  is  in  complete  accord  with 
the  distinctive  beauty  and  artisticness  of  every 
model  in  the  new  series  of  Columbia  period 
design  Grafonolas. 

The  book  measures  thirteen  inches  by  ten 
and  one-half  inches,  and  its  size  permits  of  the 
use  of  large  illustrations,  which  bring  out 
clearly  the  characteristics  of  the  different  art 
models.  Each  model  is  featured  on  two  pages, 
the  first  page  of  which  shows  the  instrument 
open,  accompanied  by  a  brief  description,  the 
facing  page  being  devoted  exclusively  to  a  large 
photograph  of  the  same  model  when  closed. 

The  Columbia  period  design  Grafonolas  pre- 
sented in  the  new  catalog,  with  their  distinctive 
characteristics,  etc.,  are  as  follows:  William  and 
Mary  (P-1-0),  retail  price,  $475;  Early  English 
(P-2-0),  $625;  Adam  (P-3.-0),  $600;  Italian 
Renaissance  (P-4-0),  $700;  Early  Italian  (P-5-0), 
$1,250;  Gothic  (P-6-0),  $750;  Charles  II  or 
Jacobean  (P-7-0),  $800;  Queen  Anne  (P-8-0), 
$525;  Chinese  Chippendale  (P-9-0),  $700; 
Gothic  (P-10-S),  $1,200;  Fifteenth  Century 
Gothic  (P-ll-S),  $1,600;  William  and  Mary 
(P-12-S),  $850;  Adam  (P-13-S),  $1,600;  Louis 
XVI  (P-I4-S),  $1,750;  Elizabethan  (P-15-S), 
$1,400;  Japanese  (P-16-S),  $1,750;  Elizabethan 
(P-17-C),  $900;  French  Gothic  (P-18-C),  $1,200; 
Gothic  (P-19-T),  $2,100;  Queen  Anne  (P-20-0), 
$250;  Adam  (P-21-0),  $650.- 


Mrs.  Cora  Smith  has  opened  warerooms  at 
Red  Bluff,  Cal.,  at  515  Walnut  street,  where 
she  will  handle  Kimball  pianos  and  Pathe 
phonographs. 
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Better  than  tons  of  printer's  ink  and  miles  of  adver- 
tisements is  word -of- mouth  Columbia  praise  and 
endorsement.  It  issues  from  the  lips  of  every  man 
who  owns  a  Columbia.  It  reaches  the  ears  of  every 
man  who  doesn't. 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


TALKING  MACHINE  MEN,  INC.,  MEET 

Regular  Monthly  Meeting  Well  Attended — May 
Insert  Interest  Clause  in  Uniform  Contracts — 
Liberty  Loan  Subscriptions  Made 


The  Talking  Machine  Men,  Inc.,  held  their 
regular  monthly  meeting  on  the  afternoon  of 
October  23  in  the  directors'  room  of  the  Mer- 
chants' Association  in  the  Woolworth  Building. 
A  very  large  attendance  responded  to  the  no- 
tices which  had  been  sent  out  and  more  than 
the  usual  amount  of  work  was  accomplished. 

Irwin  Kurtz,  who  headed  the  committee  to 
draw  up  a  uniform  contract  to  be  used  by  all 
members  of  the  association,  was  the  first  to 
report.  The  contracts  are  all  in  form,  but  the 
idea  of  placing  them  on  cards  to  be  used  in 
conjunction  with  a  card  index  system  may  have 
to  be  cast  aside,  as  the  contract  at  present  oc- 
cupies too  much  space.  Another  reason  the 
contract  was  held  up  was  on  account  of  the 
action  of  some  prominent  members  of  the  talk- 
ing machine  trade  in  New  York  who  announced 


that  they  intend  to  charge  interest  after  Novem- 
ber 1.  It  is  now  proposed  to  insert  the  6  per 
cent,  clause  in  the  contracts.  Max  Landay,  of 
Landay  Bros.,  Inc.,  spoke  on  the  charging  of 
interest  where  goods  are  sold  on  instalments  and 
made  the  announcement  that  his  firm  had  de- 
cided to  make  such  a  charge. 

Thomas  Miller,  who  was  formerly  connected 
with  Thomas  A.  Edison,  but  who  was  recently 
commissioned  by  the  Secretary  of  the  Treasury 
as  a  member  of  the  Liberty  Loan  Committee, 
addressed  the  dealers.  Mr.  Miller  proved  a  very 
forceful  speaker  and  got  immediate  action  as 
the  proceedings  of  the  afternoon  showed.  Most 
of  the  dealers  and  jobbers  have  already  sub- 
scribed to  both  the  first  and  second  loans,  but 
at  the  close  of  Mr.  Miller's  address  Max  Landay 
proposed  that  subscriptions  be  taken  up  imme- 
diately and  announced  the  firm  of  Landay 
Bros.,  Inc.,  would  lead  with  a  subscription  of 
$5,000.  This  was  followed  by  the  Silas  E. 
Pearsall  Co.,  $6,000;  J.  T.  Coughlin,  president 
of  the  association,  next  was  placed  down  for 


A  CABINET  OPPORTUNITY 


This  is  Your  Opportunity  to  secure  a  splendid 
cabinet,-  nicely  polished,  at  very  low  cost. 

Height,  43%  inches 
Width,  I9y4  inches 
Depth,    21%  inches 

Beautiful  in  design  and  finish.  Sound  chamber 
scientifically  constructed,  producing  a  wonder- 
fully loud  and  sonorous  tone.  Triple  veneered 
panels,  mahogany  finish,  polished  nickel  trim- 
mings. 

Complete  with  needle  cups  $15.00 

Equipped  with  Tone  Modifier,  50  cents  extra 


Or,  if  you  prefer  it,  we  will  sell  you  this  ma- 
chine fully  equipped  with  powerful  double 
spring  motor,  worm  driven  silent  gears.  12- 
inch  turntable.  Universal  tone  arm  and  sound 
box  plays  all  Disc  Records. 

Completely  equipped   $23.00 

Equipped  with  Tone  Modifier,  50  cents  extra 


Tone  Arms  and 
Sound  Boxes 

(Genuine  Mica) 

Our  new  universal  tone 
arm  and  sound  box,  No. 
3,  has  proven  a  big  suc- 
cess^ Has  all  the  desired 
requisites  in  the  way  of 
producing  a  clear,  rich  and 
musical  tone. 


Price   $1.50 

In  Lots  of  One  Thousand 


AND8  KOCH,  Manufacturer 
296  Broadway  NEW  YORK 


No.  2 
Real  Mica,  95c 
in  100  Lots 
Imitation  Mica,  85c 


$1,000;  Sol  Lazarus,  secretary,  $500;  L.  Kaiser, 
of  the  S.  B.  Devega  Co.,  $500;  A.  Galuchie, 
treasurer,  $300;  Carpenter  &  Co.,  $1,000;  Harry 
Levy,  $50;  A.  H.  Mayers,  $200;  Johann  Schick, 
$200;  Jos.  Newstead,  $100,  and  L.  Brody,  $100. 

Copies  of  the  new  by-laws  and  constitution 
in  book  form  were  then  given  to  all  those  pres- 
ent and  will  be  mailed  to  absent  members. 

Resolutions  disapproving  of  the  idea  of  send- 
ing out  records  on  approval,  and  of  the  sealed 
record  idea  as  impracticable,  and  that  the  as- 
sociation go  again  on  record  as  encouraging  the 
charging  of  6  per  cent,  interest  on  all  time 
sales,  were  passed. 

Irwin  Kurtz,  one  of  the  most  indefatigable 
workers  of  the  organization,  then  reported  as 
head  of  the  committee  authorized  to  get  the 
support  of  local  papers  for  starting  a  fund  to 
supply  machines  and  records  to  the  soldiers 
and  also  to  gather  up  used  records  for  'the  same 
purpose.  He  said  it  was  impossible  to  get  any 
of  the  daily  papers  to  take  up  the  idea,  but  he 
thought  that  every  dealer  could  place  a  sign  in 
his  windows  announcing  that  used  records  could 
be  contributed  for  the  use  of  soldiers  and  sailors 
and  that  the  Talking  Machine  Men,  Inc.,  would 
see  that  they  were  placed  in  the  proper  hands. 


VICTOR  FAVORITES  ARE  POPULAR 

The  songs  Miss  Frieda  Hempel  has  sung  for 
the  Victor  are  the  ones  that  are  calling  forth 
the  most  enthusiastic  applause  on  her  South- 
western concert  tour.  It  was  the  "Intoxicating 
'Blue  Danube  Waltz,'"  as  the  Oklahoma  City 
Times  expresses  it,  that  brought  the  keenest  sat- 
isfaction to  the  audience  that  filled  the  Over- 
holser  Theatre  in  the  Oklahoma  capital  when 
Miss  Hempel  opened  her  concert  tour  on  Oc- 
tober 10. 

"The  Bird  Song"  was  another  marked  favorite, 
as  was  one  of  the  singer's  latest  records — "When 
I  Was  Seventeen" — an  old  Swedish  song,  as 
sung  by  Jenny  Lind.  Among  the  encores  were 
several  favorite  old  English  songs,  including 
"The  Last-  Rose  of  Summer,"  and  the  inter- 
polated love  song  in  "Martha." 


BUY  YOUR 

SAPPHIRE  NEEDLES 

WHILE  PRICES  ARE  LOW 

Prices  are  advancing  rapidly  on  jewel 
points,  so  stock  up  today.  We  have 
a  tremendous  stock  of  needles  at  low 
prices,  and  can  guarantee  immediate 
delivery. 

Supertone  supplies  are  made  right  and 
are  the  ideal  needles  for  securing  good 
music. 

Don't  delay  but  write  today  for  prices 

Supertone  Talking  Machine  Co. 

18  West  20th  Street  NEW  YORK 
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LOCAL  COLUMBIA  DEALERS  VISIT  BRIDGEPORT  FACTORIES 

Lambert  Friedl  Acts  as  Host  to  Dealers  in  His  Territory  on  Occasion  of  Trip  to  the  Columbia 
Plant — Geo.  W.  Hopkins  and  Others  Speak  at  Luncheon  at  the  Hotel  Stratfield 


The  local  branch  of  the  Columbia  Grapho- 
phone  Co.,  New  York,  was  the  host  on  Oc- 
tober 24  to  a  large  group  of  Columbia  dealers  in 
this  territory,  on  a  tour  through  the  immense 
Columbia  factories  at  Bridgeport,  Conn.  Lam- 
bert Friedl,  man- 
ager of  the  Co- 
lumbia Grapho- 
phone  Co.'s  New 
York  branch,  was 
responsible  for 
this  unique  event 
and  handled  all  of 
the  many  details 
incidental  to  the 
day's  outing.  The 
trip  was  an  em- 
phatic success,  and 
Geo.  W.  Hopkins  Mr.  Friedl  has  re- 

ceived the  congratulations  of  the  dealers  and 
his  associates  upon  the  admirable  manner  in 
which  every  phas.e  of  the  program  was  carried 
out. 


Columbia  factories  represent  the  highest  type 
of  efficiency  in  every  sense. 

Two  hours  were  spent  at  the  west  plant,  after 
which  luncheon  was  served  at  the  Hotel  Strat- 
field at  1.30.  The  majority  of  the  visitors  re- 
gretted the  fact  that  several  more  hours  could 
not  be  placed  at  their  disposal,  in  order  to  in- 
spect the  west  plant  in  the  thorough  manner 
which  it  so  well  deserved. 

The  ballroom  at  the  Hotel  Stratfield  had  been 
reserved  for  the  Columbia  party,  which  at  this 
time  comprised  more  than  120,  the  original  party 
having  been  augmented  by  the  addition  of  sev- 
eral Connecticut  Columbia  dealers  and  Colum- 
bia representatives  in  nearby  sections  who  had 
journeyed  to  Bridgeport  by  automobile. 

Mr.  Friedl  presided  as  toastmaster  and  filled 
this  post  in  a  way  which  won  the  commenda- 
tion of  all  the  diners.  As  the  first  speaker,  Mr. 
Friedl  introduced  H.  L.  Willson,  general  man- 
ager of  the  Columbia  Graphophone  Co.,  and  one 
of  the  most  popular  members  of  the  talking 
machine   industry.      Mr.   Willson   extended  a 


who  thanked  the  Columbia  Co.  for  the  splendid 
entertainment  it  had  provided  for  its  dealers 
and  for  the  spirit  of  good  fellowship  and  sin- 
cerity that  characterized  the  day's  trip.  Mr. 
Coughlin  was  followed  by  R.  F.  Bolton,  Colum- 
bia district  manager  in  New  York  and  North- 
east, who  was  given  a  rousing  welcome  by  the 
dealers.  Mr.  Bolton  paid  a  well-deserved  trib- 
ute to  Mr.  Friedl's  ability  and  the  way  in  which 
he  was  taking  care  of  the  day's  events. 

The  next  speaker  was  Frank  K.  Pennington, 
assistant  general  sales  manager  of  the  Colum- 
bia Co.,  who,  although  he  has  only  been  asso- 
ciated with  the  company  since  last  February, 
has  already  won  the  warm  esteem  and  admira- 
tion of  every  one  of  his  co-workers.  Mr.  Pen- 
nington emphasized  the  point  that  the  Colum- 
bia enterprise  is  the  dealers'  enterprise  and  that 
the  dealers  constitute  the  only  link  between  the 
Columbia  Co.  and  the  general  public.  He  con- 
gratulated the  New  York  dealers  upon  their 
progressiveness  and  merchandising  ability  and 
made  a  plea  for  team  work,  which,  he  stated, 
is  based  on  co-operation  and  enthusiasm  and 
which  makes  for  the  success  of  every  member 
of  the  organization. 

The  last  speaker  at  the  luncheon  and  one 


Eastern  Dealers  Snapped  While  on  Visit  to  Bridgeport  Plant  of  the  Columbia  Graphophone  Co. 


The  Columbia  dealers,  together  with  a  num- 
ber of  the  Columbia  Co.'s  executives  and  sev- 
eral invited  guests,  assembled  at  the  Grand  Cen- 
tral Terminal  and  embarked  upon  the  9.15  train 
for  Bridgeport.  Mr.  Friedl  had  arranged  for 
the  use  of  two  special  cars  and  the  trip  to 
Bridgeport  enabled  the  dealers  to  become  well 
acquainted  with  each  other.  Upon  their  ar- 
rival at  Bridgeport,  the  party,  which  numbered 
105,  was  met  at  the  station  by  Traffic  Manager 
French,  of  the  Columbia  factories,  who  had  se- 
cured the  use  of  a  Half  dozen  comfortable  omni- 
buses for  the  exclusive  use  of  the  visitors. 

The  party  arrived  at  the  west  plant  of  the  Co- 
lumbia Graphophone  Co.  at  11,  and  as  this  plant 
comprises  fourteen  buildings  with  an  aggregate 
floor  space  of  more  than  500,000  feet,  the  tour 
of  inspection  started  immediately.  The  dealers 
were  taken  from  one  building  to  another  and  ex- 
perienced guides  pointed  out  some  of  the  re- 
markable manufacturing  facilities  which  are  at 
the  disposal  of  the  Columbia  factory  organiza- 
tion. 

This  plant  is  noteworthy  for  its  up-to-dateness 
and  completeness  and  every  member  of  the 
party  was  deeply  impressed  with  the  high  stand- 
ard of  efficiency  that  characterizes  every  part 
of  the  manufacturing  processes.  They  com- 
mented upon  the  pleasant  and  hygienic  condi- 
tions under  which  the  employes  work,  and  many 
of  the  dealers  realized  for  the  first  time  that  the 


hearty  welcome  to  the  dealers  and  their  friends 
and  expressed  the  hope  that  they  would  enjoy 
their  trip  to  Bridgeport,  assuring  the  dealers 
that  the  Columbia  Co.  would  leave  nothing  un- 
done to  work  for  their  interests  in  every  pos- 
sible way.  Mr.  Willson  was  obliged  to  leave 
early  in  order  to  attend  an  important  meeting 
of  the  manufacturers  of  Bridgeport.  His  brief 
talk  was  followed  by  a  short  address  by  C.  A. 
Hanson,  general  manager  of  the  Columbia  fac- 
tory, and  generally  recognized  as  one  of  the 
foremost  figures  in  his  field  of  endeavor.  Mr. 
Hanson,  who  also  attended  the  special  meet- 
ing of  Bridgeport  manufacturers,  welcomed  the 
dealers  in  behalf  of  the  factory  and  called  to 
their  attention  some  of  the  new  buildings  and 
important  changes  which  had  been  made  in  the 
big  Columbia  plant  during  the  past  year  or  two. 

Mr.  Friedl  then  introduced  J.  T.  Coughlin, 
president  of  the  Talking  Machine   Men,  Inc., 


whose  address  was  awaited  with  the  keenest  in- 
terest was  George  W.  Hopkins,  general  sales 
manager  of  the  Columbia  Graphophone  Co.  Mr. 
Hopkins,  who  joined  the  Columbia  organization 
a  few  months  ago,  is  recognized  throughout  the 
country  as  one  of  the  premier  sales  managers 
in  the  industrial  world.  He  has  been  asso- 
ciated in  the  past  with  several  internationally 
prominent  companies  and  his  broad  knowledge 
of  merchandising  is  proving  invaluable  in  his 
present  post. 

In  his  address,  which  lasted  more  than  an 
hour,  Mr.  Hopkins  gave  the  Columbia  dealers  a 
remarkable  discourse  on  merchandising  which 
enabled  his  auditors  to  visualize  the  ideas  and 
facts  which  he  expressed.  His  talk  was  based 
on  logic  and  sound  sense  and  he  illustrated  the 
various  points  he  made  by  reference  to  ac- 
tual instances,  where  he  had  personally  worked 
(Continued  on  page  136) 


Talking  Machine  Hardware 


Lid  Supports 
Needle  Cups 
Needle  Rests 


We  manufacture  all  the  hardware  used  on  these  cabinets 

Door  Catches  Sockets 
Sliding  Casters  Tone  Rods 

Continuous  Hinges  Knobs,  etc. 

BEST  QUALITY  LOWEST  PRICES 


WEBER-KNAPP  COMPANY 


Jamestown,  N.  Y. 
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out  the  theory  before  he  had  adopted  it  in 
practice.  Mr.  Hopkins  applied  his  knowledge 
of  general  principles  of  merchandising  to  the 
talking  machine  industry,  showing  the  dealers 
how  the  merchandising  of  talking  machines  does 
not  differ  from  the  selling  of  automobiles,  chew- 
ing gum  or  groceries. 

During  the  course  of  his  address,  Mr.  Hop- 
kins referred  to  the  tremendous  importance  of 
the  retail  clerk  and  told  the  dealers  that  the 
clerks  must  be  "sold"  on  their  proposition  be- 
fore they  can  be  enthusiastic  and  successful. 
He  gave  many  instances  to  support  his  con- 
tention regarding  the  clerk's  value  and  sug- 
gested that  the  dealers  allow  their  clerks  to 
use  their  own  judgment  and  broaden  them- 
selves in  every  possible  way. 

Mr.  Hopkins  is  a  much  sought  after  speaker 
in  the  advertising  and  sales  fields,  but  his  ad- 
dress on  Wednesday  was'  considered  by  many 
as  the  finest  that  he  has  ever  made  at  any 
public  gathering.  Enthusiastic  and  sincere,  he 
impressed  his  auditors  with  the  fact  that  the 


Columbia  organization  in  every  department  is 
working  for  the  dealer,  and  with  the  dealer, 
and- that  all  the  problems  and  troubles  which 
confront  Columbia  dealers  are  considered  as 
the  troubles  and  problems  of  the  Columbia  ex- 
ecutive and  sales  organization.  He  gave  the 
dealers  an  outline  of  the  general  plan  which 
the  Columbia  Co.  has  in  view  for  the  coming 
year,  and  at  the  end  of  his  address  was  heartily 
applauded  and  congratulated. 

The  afternoon  was  devoted  to  an  inspection  of 
the  new  East  plant  of  the  Columbia  Co.,  which 
was  recently  completed.  This  factory  is  de- 
voted exclusively  to  the  production  of  Colum- 
bia records  and  is  equipped  throughout  with 
the  most  improved  types  of  machinery.  It  is 
ideally  located  and  affords  the  employes  maxi- 
mum convenience  and  comfort. 

The  dealers  left  for  New  York  on  the  5.30 
train,  in  two  special  cars,  and  every  member  of 
the  party  was  most  enthusiastic  in  praise  of 
the  Columbia  Co.'s  hospitality  and  the  com- 
pany's splendid  manufacturing  organization. 


NEW  SOSS  CATALOG  MOST  COMPLETE 

Contains  Many  Full-Size  Illustrations  of  Soss 
Invisible  Hinges  Suitable  for  Talking  Machines 


The  Soss  Mfg.  Co.,  435-443  Atlantic  avenue, 
Brooklyn,  N.  Y.,  has  just  issued  one  of  the 

most  complete  and 
elaborate  catalogs 
which  has  ever 
been  published  to 
exploit  Soss  in- 
visible hinges. 

The  cover  of  the 
book  is  mottled 
green,  and  the  let- 
tering is  in  gold, 
the  word  "Soss" 
being  embossed. 
Soss  Invisible  Hinge  The  different  sec- 
No.  103  tions  of  the  book 
take  up  the  use  of  the  Soss  invisible  hinges,  on 
automobiles,  furniture,  pianos,  cabinet  work  and 
in  building  construction.  There  is  also  a  sec- 
tion devoted  to  Soss  die  castings. 

In  the  introduction  a  page  is  devoted  to  the 
construction  and  installation  of  the  hinges,  a 
diagram  being 
shown  which  il- 
lustrates  the 
method  of  in- 
stalling the 
hinges.  The 
first  section  is  de- 
voted to  cabinet 
styles  of  hinges 
which  also  in- 
clude the  hinges 
which  are  used 
on  pianos  and 
player  -pianos. 
The  hinges  are 
illustrated,  full 

size,    by    wood        Soss  Hinge  Installed 

cuts,  which  were  specially  made  for  this  book. 


ilk! 


The  operation  of  the  hinges  is  illustrated  in  each 
instance  by  the  reproduction  of  blue  prints  of 
sectional  drawings  showing  exactly  the  clear- 
ance when  a  door  is  fully  opened.  Another  blue 
print  shows  sections  through  the  baseboard, 
showing  a  door  closed  and  open.  A  page  is 
devoted  to  each  style  of  hinge  which  is  made, 
opposite  which  appears  a  blue  print  showing  its 
installation  and  other  technical  descriptions  per- 
taining to  it. 

In  the  cabinet  and  builders  section  there  are 
shown  twelve  different  sizes  and  styles  of  hinges, 
ranging  in  size  from  a  hinge  which  can  be  used 
in  nine-sixteenth-inch  stock,  with  one-quarter- 
inch  clearance  between  the  plates,  to  a  hinge 
that  can  be  used  in  one  and  one-half-inch  stock, 
which  has  one  and  seven-sixteenth-inch  clear- 
ance. 

The  different  articles  on  which  the  hinges 
shown  in  this  division  of  the  catalog  may  be 
used,  include  pianos,  player-pianos,  music  cab- 
inets, desks,  tables,  bookcases,  china  closets, 
dressing  tables,  folding  chairs,  lockers,  caskets, 
talking  machines,  filing  and  record  cabinets, 
folding  screens,  sideboards,  buffets  and  many 
others. 

The  hinges  are  made  in  three  types,  rufkast, 
blunt  and  polished.  Rufkast  is  the  assembled 
hinge  plated,  and  is  not  buffed  or  polished. 
Blunt  finished  hinges  are  assembled,  buffed  and 
plated.  Polished  hinges  have  the  arm  sections 
highly  ground  and  are  then  buffed  and  plated. 
All  three  of  these  types  are  furnished  in  brass, 
nickel,  bronze  and  antique  copper. 

In  the  automobile  section  of  the  book  there 
are  displayed  fourteen  different  types  of  hinges 
which  are  used  on  automobile  doors;  there  is 
also  shown  an  automobile  door  bumper.  These 
hinges  are  black  oxidized,  and  contain  a  drop 
forged  steel  hook,  steel  reinforced,  die-cast  con- 
struction, being  interchangeable  and  non-cor- 
rosive. The  different  types  which  are  shown 
can  be  adapted  to  practically  any  automobile 
manufactured. 


The  last  four  pages  of  the  book  are  devoted 
to  illustrations  of  Soss  die-castings.  For  some 
time  past  the  company  has  specialized  On  the 
manufacture  of  "finished  die-cast  parts,  and  their 
plant  is  amply  equipped  to  do  this  kind  of  work 
with  very  satisfactory  results. 


AMBEROLA  MONTHLY'S  GOOD  ADVICE 


Dealers  Advised  to  Get  Behind  Jobbers  in  Na- 
tional Advertising  Campaign  in  Farm  Papers 


Recent  issues  of  the  Edison  Amberola  Month- 
ly, issued  by  Thos.  A.  Edison,  Inc.,  in  the  in- 
terests of  their  Amberola  products,  contain  much 
matter  of  distinct  value  to  the  dealer  in  the 
conduct  of  his  business,  serving  to  stimulate  and 
guide  him  in  his  selling. 

.  The  leading  article  in  the  October  issue  of  the 
Amberola  Monthly,;  for  instance,  calls  for  im- 
mediate action  in  selling,  and  reads  as  follows: 
Do  It  Now! 

Just  the  advice  you  try  to  convey  to  your 
customer  is  what  you  should  follow.    Begin  now. 

The  jobbers  have  started  their  nation-wide  ad- 
vertising drive  in  farm  papers.  Get  behind 
them.  ,  , 

Do  It  Now! 

Don't  wait  until  you  hear  of  the  fine  results 
that  some  other  dealer  has  had  because  he  linked 
his  local  advertising  to  the  national  campaign. 
Link  your  local  publicity  campaign  to  the  big 
one  right  now.  When  you  place  your  adver- 
tisement with  your  local  newspaper  have  it  in 
accord  with  the  one  that  is  running  in  the  big 
farm  publications  of  your  part  of  the  country 
by  using  the  copy  that  jobbers  are  furnishing. 

Of  all  things  timeliness  counts  in  this  cam- 
paign. That's  why  you  should  jump  into  the 
work  with  all  the  pep  and  go  that's  in  your 
make-up,  that's  why:  we  say 

Do  It  Now! 

If  you  have  anyone  to  blame  for  not  getting 
results  that  one  will  be  you — yourself.  It  will 
be  because  you  neglected  the  big  opportunity 
to  reap  the  harvest  of  big  Amberola  sales  by 
linking  your  advertising  with  the  national  ad- 
vertising that  your  jobbers  are  doing. 

Progressive  Amberola  dealers  will  heed  our 
advice.  Every  business-getter  will.  Mr. 
Thoughtful  Dealer,  think  it  over  and  do  it  now. 


PADEREWSKI  TO  AID  GOVERNMENT 

Noted  Pianist  to  Assist  Col.  House  in  Gathering 
Data  on  Poland  for  Peace  Commission 


Washington,  D.  C,  November  6. — Ignace 
Paderewski,  the  noted  pianist  and  leader  of  the 
Polish  national  movement  in  the  United  States, 
will  assist  Col.  E.  M.  House  in  gathering  data 
for  use  of  peace  commissioners  at  the  end  of  the 
war,  it  became  known  to-day. 

Mr.  Paderewski  has  established  headquarters 
in  Washington,  canceled  most  of  his  concert 
engagements  and  will  devote  his  time  to  col- 
lecting and  arranging  the  mass  of  details  con- 
cerning Polish  politics,  business  and  nationalist 
ideals,  on  which  a  peace  conference  would  need 
to  be  informed  before  agreeing  on  Poland's 
future  status. 


READY  REFERENCE  OF  GENERAL  SUPPLIES 


DEALERS 

Send  for  our  "Trial  Proposition"  on  the 
Regina  Hexaphone — the  latest  and  best  pay- 
ing popular  priced  coin-operated  instrument 
for  use  in  public  places. 


211  Marbrldge  Bldg..  34th  St.  and  Broadway,  New  York  City 

Manufacturers  of  Regina  Music  Boxes;  Reginaphones; 
Coin-operated  Mandolin  Orchestrions;  Vacuum 
Cleaners  and  other  specialties. 


NEEDLES 

WE  MANUFACTURE 

Diamond  needles  for  Edison 
Sapphire  needles  for  Edison 
Sapphire  needles  for  Pathe 

in  stock  ready  for  delivery 
MERMOD  &  CO.,  505  5th  Ave.,  N.  Y. 


Keep  Your  Record  StocK  with 


Costs  about  $2.00  for  250  records  for  50  years 
Send  for  20'page  catalog 

THE  SYRACUSE  WIRE  WORKS. 

SYRACUSE  NEW  YORK 
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2  GRESHAM  BUILDING,  BASING  HALL  STREET  E.  C,  LONDON,  W.  LIONEL  STURDY,  MANAGER. 


Hopeful  Signs  for  Excellent  Season's  Business 
in  Musical  Instrument  Trade  Despite  Prev- 
alence of  War  Conditions — Scarcity  of  Sup- 
plies Causes  Trouble — Serious  Shortage  of 
Steel  Needles  Offers  the  Greatest  Problem — 
How  Some  Concerns  Have  Endeavored  to 
Overcome  it — Some  Interesting  Features  of 
the  Newest  Record  Lists — Preparing  Roll  of 
Honor  for  Talking  Machine  Trade — Some  Ac- 
tive Publicity  Campaigns  Under  Way — Fewer 
Bankruptcies  Recorded — Talking  Machines 
Follow  Troops  "Over  the  Top" — New  Artists 
Being  Featured — General  Trade  News 


London,  E.  C,  England,  October  27. — From 
the  many  hopeful  signs  which  are  at  present 
apparent,  it  would  seem  that  this  season's  mu- 
sical instrument  trade  prospects  bid  fair  to  ma- 
terialize into  an  unexampled  volume,  economic 
and  war  condtions,  of  course,  considered.  The  re- 
cent increase  of  record  prices  has  settled  down 
to  general  acceptance,  there  appears  to  have 
been  little  or  no  opposition,  and  manufacturers 
tell  me  that  rather  than  decrease  sales  are  con- 
siderably on  the  upward  trend  all  the  time.  In 
that  respect,  therefore,  all  is  well.  It  would  be 
even  better  were  the  record  factories  able  to 
produce  anything  like  the  quantity  of  records 
that  will  be  required  for  this  season's  trade.  As 
it  is,  capacity  is  governed  by  labor  conditions, 
but  there  is  still  room  for  improvement. 

On  the  machine  side  the  shortage  of  supplies 
will  not  permit  of  the  fulfilment  of  orders  be- 
yond about  SO  per  cent.,  or  even  less,  of  dealers' 
requirements.  Though  the  position  is  better 
than  generally  expected,  in  this  the  fourth  year 
of  war,  it  nevertheless  offers  serious  food  for 
reflective  thought  in  relation,  especially  to  fu- 


ture supplies.  The  position  in  regard  to  parts 
is  a  little  more  satisfactory,  and  while  this  lasts 
dealers  are  able  to  assure  themselves  that  no 
gramophonist  need  be  cut  off  from  his  musical 
recreation  for  want  of  the  necessary  part  to 
repair  a  broken-down  instrument. 

It  is  pleasing  to  note  that  a  very  satisfactory 
amount  of  advertising  is  appearing  in  the  news- 
papers and  magazines — the  main  expenditure 
being  on  record  publicity.  It  makes  attractive 
reading  and  will  keep  the  public  in  the  right 
purchasing  mood. 

The  Serious  Needle  Shortage 

A  dearth  of  steel  for  all  purposes  other  than 
the  manufacture  of  war  articles,  and  its  effect 
upon  the  production  of  gramophone  needles,  is 
causing  serious  concern  in  trade  circles.  It  has 
been  brought  home,  without  equivocation,  that 
no  more  steel  can  be  allocated  for  needle  manu- 
facture except  an  amount  sufficient  to  satisfy 
the  gramophone  requirement  of  army  and  navy 
hospitals,  rest  camps,  huts  and  the  like.  This 
is  an  official  pronouncement,  which  I  have  rea- 
son to  know  is  not  likely  to  be  modified  by  even 
the  combined  and  persistent  representations  of 
the  whole  gramophone  interests.  Let  there  be 
no  mistake  about  it;  that  is  the  position.  And 
it  does  not  require  a  superman  to  acknowledge 
that  the  prospects  are  not  hopeful  of  improve- 
ment while  the  war  lasts. 

I  am  not  out  for  sensationalism  in  any  shape 
or  form.  But  with  a  full  knowledge  of  the  posi- 
tion 1  consider  it  necessary  to  write  strongly 
with  a  view  to  an  immediate  conservation  of  our 
present  needle  stocks,  especially  having  regard 
to  the  apparently  comfortable  attitude  adopted 
by  certain  sections  of  the  trade.  Except  in  a 
few  quarters,  there  exists  a  pretty  general  be- 


lief that  there  is  no  cause  for  alarm  anent  future 
needle  supplies.  I  say  there  is,  and  I  know  it. 
Such  blind  optimism  is  not  justified  even  by  the 
present  position,  let  alone  the  possibilities  of 
the  future. 

It  is  plainly  necessary  to  adopt  immediate 
measures  for  the  call-in  and  utilization  of  the 
comparatively  large  quantity  of  steel  in  the 
shape  of  used  needles,  which  at  the  present 
time  is  treated  as  so  much  waste. 

This  subject  I  have  been  ventilating  in  the 
trade  press  for  some  time,  and  I  am  pleased 
to  say  it  has  aroused  a  goodly  amount  of  in- 
terest, though  not  to  the  extent  one  would  ex- 
pect having  regard  to  the  importance  of  the 
matter  from  the  trades'  standpoint.  The  preva- 
lent attitude  may  be  divided  into  four  classes: 
(a)  Those  who  believe  the  resharpening  of 
needles  not  practical,  (b)  Pure  indifference,  apart 
from  expressing  a  pious  hope  that  it  may  be  pos- 
sible to  collect  and  resharpen,  (c)  Those  who 
believe  the  plan  is  practical  and  are  working  to 
that  end,  and  (d)  Those  who  know  by  actual 
experience  that  used  needles  can  be  repointed 
satisfactorily.  Fortunately  for  the  trade  wel- 
fare, c  and  d  are  in  the  majority.  That  being 
so  there  is  good  ground  upon  which  to  base-a 
strong  hope  that  some  co-ordinated  action  by 
a  representative  section  of  the  trade  will  short- 
ly result.  Meanwhile,  I  am  able  to  present  the 
opinions  of  one  or  two  prominent  manufactur- 
ers as  hereunder.  It  will  be  noted  that  the 
Johnson  Talking  Machine  Co.,  Ltd.,  of  Birming- 
ham and  Liverpool,  have  already  exercised  a 
wise  foresight  in  putting  the  plan  for  resharp- 
ening needles  into  practical  operation  with  good 
results.  And  in  congratulating  Mr.  Johnson 
(Continued  on  page  138) 
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upon  his  enterprise  in  this  respect  I  feel  it  is 
due  to  him  to  give  the  utmost  prominence  to 
his  invention  for  repointing  needles  at  home — 
an  invention  that  can  be  readily  used  with  any 
make  of  gramophone.  Let  the  correspondence 
speak  for  itself: 

Percy  Willis,  sales  manager  for  J.  E.  Hough, 
Ltd.,  writes:  "With  regard  to  the  proposition 
that  needles  should  be  returned  for  resharpen- 
ing,  personally  I  think  it  very  questionable 
whether  you  would  get  the  public  to  keep  their 
old  needles.  You  are  quite  correct  in  your  as- 
sumption that  old  needles  are  thrown  away  as 
used  (Mr.  Willis  appears  to  have  misunderstood 
my  remarks),  and  if  the  proposition  were  sub- 
mitted to  the  public  they  would  have  to  start 
collecting  needles  now,  and  it  would  be  some 
time  before  large  quantities  would  reach  the 
manufacturer  for  resharpening. 

"I  discussed  the  practicability  of  resharpening 
used  needles  with  one  of  our  large  manufac- 
turers in  Ridditch  some  three  months  ago,  and 
he  was  exactly  of  Mr.  Stead's  opinion,  that  there 
was  no  machine  in  existence  for  repointing 
used  needles,  but  that  such  a  machine  could  be 
made,  although  it  would  be  practically  impos- 
sible under  present  conditions.  As  a  matter  of 
fact  there  is  one  small  man  (whose  address  I 
have  lost),  who  is  making  a  specialty  of  re- 
sharpening needles.  He  is  doing  it  by  hand, 
and  from  the  samples  submitted — while  they 
were  from  a  practical  point  satisfactory — were 
very  crudely  done." 

From  the  Johnson  Talking  Machine  Co.,  Ltd., 
of  Birmingham  and  Liverpool,  an  interesting 
letter  is  to  hand:  ".  .  .  We  have  been  buy- 
ing a  lot  of  old  and  wornout  needles  for  some 
considerable  time  from  dealers  who  have 
bought  them  from  the  public,  and  we  have  no- 
tices in  our  warehouse  asking  dealers  to  bring 
all  the  old  worn  needles  they  can  get  and  we 
will  pay  them  9s.  per  thousand  for  them.  These 
we  have  forwarded  to  a  dealer  of  ours  at — near 
Liverpool,  who  resharpens  them  for  us  at   


per  thousand,  and  these  we  sell  back  to  the 
dealers,  who  in  their  turn  resell  them  to  the  pub- 
lic. I  find  that  these  needles  will  stand  sharpen- 
ing from  twenty  to  thirty  times  before,  they 
are  too  short.  It  will  no  doubt  be  of  interest 
for  you  to  know  that  we  are  putting  an  attach- 
ment on  the  market  as  soon  as  we  can  make  it 
for  sharpening  needles.  This  attachment  can 
be  fitted  to  any  gramophone,  and  when  the  car- 
borundum disc  engages  with  the  turntable  it 
causes  it  to  revolve  and  sharpens  wornout 
needles  equal  to  new." 

Among  others  to  whom  the  proposed  scheme 
for  resharpening  needles  appeals  is  Louis  Ster- 
ling, managing  director  of  the  Columbia  Grapho- 
phone  Co.,  Ltd.,  who  "thinks  the  idea  of  re- 
pointing used  needles  an  excellent  one  and  cor- 
dially approves  of  it.  If  it  can  be  proved  prac- 
ticable there  can  be  no  doubt  that  it  would  be 
an  inestimable  boon." 

From  the  foregoing  interesting  opinions  I 
think  it  may  be  reasonably  deduced  that  the  odds 
are  well  in  favor  of  the  needle  repointing 
scheme  as  outlined  in  my  last  report.  In  a 
small  way  the  correspondence  discloses  the  im- 
portant fact  that  there  are  firms  already  alive 
to  the  necessity  for  the  work  in  question,  and 
more  important  still  is  the  offer  already  made 
in  our  columns  by  J.  Stead  &  Co.,  of  Sheffield, 
of  their  willingness  to  try  out  a  sample  million 
used  needles  for  repointing  and  thus  demon- 
strate that  such  is  a  practical  method  of  meet- 
ing an  urgent  necessity.  As  to  the  collection 
of  used  needles  from  the  public  I  think  it  has 
been  fully  demonstrated  that  this  would  not 
present  great  difficulties  if  a  properly  co-ordi- 
nated plan  of  campaign  was  organized.  This 
view  is  amply  endorsed  by  Mr.  Johnson's  re- 
marks, and  it  goes  to  show  that  "where  there's 
a  will  there's  a  way."  Let  the  trade  get  down 
to  it  seriously  at  once! 

"H.  M.  V."  Accompaniment  Records  a  Success 

The  recent  introduction  by  "His  Master's 
Voice"  Co.  of  a  series  of  pianoforte  accom- 


paniment records  has  met  with  such  a  pleasing 
success  that  a  further  similar  issue  is  an- 
nounced. If,  as  is  suggested,  thousands  of  per- 
sons have  given  up  singing,  owing  to  indifferent 
accompanists  or  because  of  inability  to  preside 
themselves  at  the  keys,  there  is  obviously  a  big 
field  of  commerce  for  the  development  of  this 
side  of  the  record  business.  This  view  is  en- 
dorsed by  a  number  of  eminent  vocalists,  whose 
varied  testimony  as  published  in  "The  Voice" 
makes  particularly  interesting,  not  to  say  in- 
structive, reading.  Most  of  these  records  bear 
the  pianoforte  scores  of  standard  ballads,  re- 
corded by  the  highest  exponents  of  the  art. 
Their  appeal  is  therefore  a  wide  one,  and  the 
Gramophone  Co.  deserve  all  the  praise  and  sup- 
port which  has  been  accorded  in  generous  meas- 
ure to  their  enterprise  from  all  sections  of  the 
trade,  and  the  great  music  loving  public.  It 
is  such  things  as  this  that  elevate  the  gramo- 
phone to  that  plane  of  art  which  is  its  rightful 
sphere,  and  in  that  respect  accomplishes  more 
for  the  permanent  welfare  of  the  industry  than 
can  be  measured  in  cold  print. 

How  to  Find  "The  Better  'Ole." 
Ask  the  Winner  Record  Co. — it  has  just  been 
issued  disc  No.  3168  bearing  the  pick  of  the 
selection  from  Bairnsfather's  wonderful  success, 
running  nightly  at  the  Oxford  Music  Hall.  A 
Winner  exclusive — the  Royal  Court  Orchestra 
responsible  for  this  record,  and  an  excellent  one 
it  is,  too ! 

A  Roll  of  Honor  for  the  Gramophone  Trade 

It  has  long  been  a  reproach  in  our  trade  that 
no  public  record  exists  of  the  many  gallant 
lads  connected  with  the  talking  machine  in- 
dustry who  have  made  the  great  sacrifice  in 
defense  of  their  king  and  country.  I  am  very 
glad  to  learn  that  the  leading  British  trade  or- 
gan, The  Talking  Machine  News,  proposes  to 
set  this  right  by  publishing  a  monthly  list.  The 
plan  will  undoubtedly  receive  from  all  sections 
of  our  industry  the  sympathy  and  co-operation 
it  deserves,  and  to  that  end  our  contemporary 
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has  invited  all  firms  to  forward  the  necessary 
information.  It  would,  of  course,  be  too  dif- 
ficult a  matter  to  publish  the  names  of  all  mem- 
bers of  the  trade  who  have  joined  one  or  other 
branch  of  the  service,  but  I  would  offer  a  sug- 
gestion to  the  Talking  Machine  News,  that  its 
Roll  of  Honor  should  include  all  casualties;  not 
those  only  who  have  unfortunately  "gone 
West."  A  brief  biographical  notice  of  every 
man  killed,  wounded,  returned  as  missing  or  as 
a  prisoner,  would,  I  venture  to  think,  enlist  the 
personal  interest  of  the  whole  trade,  and  render 
it  a  great  service,  by  placing  on  permanent 
record  the  great  share  which  a  comparatively 
small  industry  has  taken  in  this  terrible  conflict 
of  the  Nations.  Perhaps  our  esteemed  contem- 
porary will  kindly  consider  this  suggested  en- 
largement of  its  intention. 

Gramophone  Manufacturer  Secures  Exemption 

Francis  Nottingham,  proprietor  of  the  Rex 
Gramophone  Co.,  was  recently  before  the  Shore- 
ditch  Tribunal  on  appeal  for  exemption  from 
military  service.  H'e  had  previously  been  re- 
jected, and  on  re-examination  was  passed  C2. 
He  appealed  on  business,  domestic,  and  medical 
grounds.  After  a  searching  inquiry  he  suc- 
ceeded in  convincing  the  Tribunal  of  his  claims, 
complete  and  satisfactory  justification  being 
shown  under  each  head  of  the  appeal.  Result: 
four  months'  exemption. 

Stock  Every  Record! 

The  "His  Master's  Voice"  Co.  has  produced 
two  strikingly  attractive  framed  show  cards 
in  colors,  whereon  is  the  announcement  for  all 
who  will  to  read  that  "we  stock  every  record 
in  His  Master's  Voice  catalog."  It  is  in- 
tended for  their  dealers,  arid  supplies  will  be 
sent  to  all  who  actually  have  in  stock  the  full 
list  of  this  company's  records.  Any  dealer  able 
to  fulfil  this  requirement  should  be,  and  undoubt- 
edly is,  a  very  proud  man,  as  well  he  might 
be.  Of  such,  presumably,  there  is  a  fair  num- 
ber, or  the  company  would  not  have  gone  to 
the  expense  of  producing  these  exceptional 
show  cards.  It,  nevertheless,  seems  a  large 
order  for  war  time,  taking  into  consideration 
the  enormous  extent  of  His  Master's  Voice 
catalog.  To  make  known  what  percentage 
of  dealers  is  able  to  take  advantage  of  this  offer 
would  be  extremely  interesting  from  an  adver- 
tising viewpoint,  if  nothing  else! 

Murdoch's  New  Season's  Publicity 

It  seems  strange,  if  not  unnatural,  in  this,  the 
twentieth  century,  that  we  find  our  aims  hedged 
around  by  so  many  comparatively  small  restric- 
tions, accustomed  as  we  have  been  for  so  long 
to  freedom  of  thought  and  development.  But 
such  is  the  case — in  the  kingdom  of  warring 
nations!  Not  the  least  of  the  many  restrictions 
imposed  by  a  paternal  government  as  "neces- 
sary," is  economy  in  the  use  of  paper.  This, 
in  conjunction  with  labor  shortage  in  the  print- 
ing trade,  the  high  cost  of  paper,  and  other  pub- 
lishing difficulties,  has  exercised  a  big  effect 
upon  the  issue  of  ordinary  advertising  matter. 
All  firms  are  in  the  same  boat,  and  all  are 


right  loyally  conforming  to  the  needs  of  the 
times.  An  instance  is  The  House  of  Murdoch, 
Farringdon  road,  this  city.  Instead  of  their 
usual  substantial  accessory  and  parts  catalog, 
the  plan  has  been  formulated,  and  put  into 
effect  of  issuing  a  few  separate  leaflets  whereon 
is  enumerated  a  representative  selection  of  the 
hundred-and-one  gramophone  accessory  lines  in 
stock.  And  it  is  really  wonderful,  in  the  present 
circumstances,  really  what  few  parts .  there  are 
that  Murdoch's  cannot  offer.  As  is  said — "If 
not  at  Murdoch's,  where?"  The  answer — there 
is  none!  This  enterprising  firm  of  factors,  I 
observe,  have  managed  to  issue  a  very  nicely 
illustrated  catalog  of  their  range  of  "Beltone" 
horn  and  hornless  instruments,  including  gramo- 
phone motors.  Also  mentioned  is  a  line  or  two 
of  phonographs,  which  carries  us  back  a  few 
years,  and  gives  us  to  ponder.  It  is  significantly 
interesting,  to  be  sure! 

New  Cries  of  Old  London 

Under  the  above  cryptic  description  a  number 
of  new  records  of  the  "Popular"  series  have 
been  issued  by  the  Sound  Recording  Co.,  Ltd., 
London.  Their  topicality  is  at  once  apparent 
in  the  titles:  "Lloyd  George's  B.e.e.R,"  "Eat 
Less  Bread,"  "My  Meatless  Day,"  "Card  Sugar," 
"Tasty  Soup,"  and  with  the  latter  is  coupled 
"Eat  Less  Bread."  Here  we  have  three  double- 
sided  records  of  a  particularly  enjoyable  kind, 
each  of  which  is  in  itself  a  mine  of  pure,  good 
comical  philosophy.  The  list  also  includes  among 
other  favorites  what  is  described  as  the  U.  S.  A. 
Tipperary — "We  Don't  Know  Where  We're  Go- 
ing, But  We're  On  the  Way,"  with  which  is 
coupled  "Oh!  I  Wish  I  Had  My  Old  Girl." 
Less  Bankruptcies 

According  to  an  official  report  the  commer- 
cial community  are  experiencing  profitable 
times.  For  the  nine  months  ending  September 
30  this  year  there  were  only  887  receiving  and 
administration  orders  made  under  the  Bank- 
ruptcy Act,  as  compared  with  1,243  for  the  same 
period  in  1916  and  1,917  in  1915. 

Erinoid  L-Yearly  Report 

For  the  year  ended  August  31  the  profit  bal- 
ance is  given  as  £20,950,  which  includes 
£1,032  brought  in.  Dividend  7y2d.  per  share 
(without  deduction  of  tax),  £8,837  to  reserve 
(bringing  that  fund  up  to  £12,500),  carry  for- 
ward £2,737. 

An  Excellent  "Winner"  Program 

Oversea  dealers  open  to  carry  a  splendid  sell- 
ing line  of  British  records  should  approach  the 
Winner  Record  Co.,  Ltd.,  Willowbrook  Grove, 
Camberwell,  London,  S.  E.  The  terms  of  trad- 
ing are  very  attractive  to  large  buyers,  and  the 
quality  of  the  goods  may  be  said  to  be  even 
better.  Of  the  latter,  a  typical  example  is  the 
latest  Winner  list,  which  itemizes  several  Revue 
selections  by  the  Royal  Court  Orchestra,  special 
recordings  by  Ivor  F'oster,  Rita  Squire,  the  Two 
Bobs,  the  Elliotts,  Stanley  Kirkley,  and  many 
others.  The  great  New  Zealand  contralto,  Miss 
Catherine  Aulsebrook,  gives  two  magnificent 
renderings  of  popular  numbers — "In  God's  Own 
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Keeping"  and  "When  God  Gave  You  to  Me," 
both  on  double  discs,  No.  3165. 

The  Rolophone 

This  is  the  name  given  to  a  remarkably  in- 
genious instrument  of  the  interior-horn  type 
marketed  here  by  W.  H.  Reynolds  (1915),  Ltd., 
this  city.  It  is  a  self-contained  compact  gramo- 
phone embodying  most  if  not  all  the  advantages 
of  a  full  size  machine,  plus  a  record  cabinet, 
needle  box,  etc.  The  cover  of  the  Rolophone 
is  similar  to  that  of  a  roll-top  desk.  It  auto- 
matically rolls  back  upon  opening  the  drawer. 
There  is  fitted  a  sliding  shutter  for  tone  con- 
trol. Its  overall  size  is  10)4  inches  by  13]4  inches. 
The  equipment  includes  an  oak  or  mahogany 
case,  Swiss  double-spring  motor,  reliable  sound 
box,  etc.  In  tonal  quality,  the  Rolophone  is 
exceptionally  pleasing,  being  of  a  sweet  and 
full  volume.  Dealers  interested  should  write 
the  company  at  45  City  road,  London. 
Control  of  Timber— Trade  Protest 

A  recent  official  order  prohibits  the  sale  or 
purchase  in  the  United  Kingdom  of  any  timber 
of  the  following  description:  (a)  Teak  logs, 
planks,  boards  and  decking;  (b)  lignum-vitae, 
except  under  license  by  the  Board  of  Trade. 
No  license  or  permit  is  required  for  the  sale  or 
purchase  of  teak  logs,  planks  or  boards,  where 
the  aggregate  value  does  not  exceed  £50  per 
month. 

Holders  of  stocks  of  mahogany  and  walnut  af- 
fected by  the  requisitioning  order  of  August  24 
may  supply  woods  out  of  stock  provided  that 
the  average  weekly  sales  during  the  six  months 
ended  June  30  shall  not  be  exceeded,  and  that 
they  shall  only  be  for  direct  consumption  for 
Government  requirements.  Cuban,  Sapeli,  Cape 
(Continued  on  page  140) 
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Lopez  and  Okoume  or  Gaboon  mahogany  may- 
be sold  without  restriction. 

For  the  purpose  of  considering  the  Govern- 
ment control  of  the  timber  trade,  a  representa- 
tive conference  of  timber  merchants  and 
traders  to  the  number  of  some  hundreds  was 
held  at  the  Cannon  Street  Hotel.  Sir  John  Flem- 
ing, M.P.,  moved  a  resolution  declaring  that 
they  were  threatened  with  the  imminent  prac- 
tical extinction  of  the  imported  foreign  timber 
trade,  owing  to  the  restrictions  imposed  by  the 
Government,  that  so  far  as  tonnage  was  avail- 
able unrestricted  importation  ought  to  be  per- 
mitted, and  Government  control  of  stocks  lim- 
ited. The  resolution  was  seconded  and 
adopted.  One  speaker  said  we  were  threatened 
with  a  timber  famine.  Other  viewpoints  per- 
tinent to  the  subject  were  raised  and  discussed, 
particularly  with  regard  to  the  need  of  having 
business  men  connected  with  the  trades  con- 
cerned on  the  timber  control  committee. 
"His  Master's  Voice"  News  Items 

A  new  complete  catalog  of  records  has  just 
been  issued.  It  is  a  bulky  volume,  fully  in- 
dexed, easy  of  reference,  and  includes  all  rec- 
ords to  October.  Fair  supplies  are  available 
for  public  distribution,  but  owing  to  the  great 
necessity  for  paper  economy,  dealers  are  asked 
to  requisition  a  quantity  sufficient  only  for  the 
most  careful  and  efficient  distribution,  as  there 
must  be  no  waste.  This '  catalog  is  accom- 
panied by  a  numerical  list  for  trade  use  only. 

In  connection  with  the  new  issues  of  pianoforte 
accompaniment  records,  a  big  advertising  cam- 
paign was  commenced  this  month  in  the  London 
and  provincial  daily  and  weekly  newspapers  and 
magazines,  etc.  In  order  that  dealers  may  be 
in  a  position  to  adequately  meet  the  demand, 
sets  of  these  records  will  be  sent  on  approval, 
SO  per  cent,  to  be  retained. 

Among  recent  successful  Revue  records  is- 
sued by  this  company  may  be  mentioned — 
"Round  the  Map,"  every  number  splendidly  re- 
corded by  Violet  Loraine,  Alfred  Lester  and 
other  original  artists;  "Airs  and  Graces,"  the 
items  being  by  Girtie  Millar,  Ernest  Pike,  etc., 
recorded  exclusively  on  "H.  M.  V."  records; 
and  "Bubbly"  is  represented  by  a  fine  ten-inch 
double. 

An  "H.  M.  V."  agent,  A.  B.  Chase,  of  High 
street,  Epping,  has  advised  the  company  of  a 
recent  amusing  incident — "A  short  while  ago 
while  we  had  one  of  your  cardboard  models  of 
the  dog  on  a  table  just  inside  the  door,  a  lady 
came  in  with  a  dog.  He  immediately  flew  at 
the  model  and  knocked  it  off  the  table.  I  think 
it  is  a  great  compliment  to  your  trade-mark." 
The  Ministry  of  Shipping  Increase  Freight  Rates 

In  view  of  the  increase  in  working  expenses, 
a  revision  of  both  export  and  import  freight 
charges  is  said  to  be  regarded  as  imperative. 
There  has  been  an  inclination  to  favor  the  ex- 
porter as  far  as  possible,  but  new  conditions 
necessitate  an  advance,  and  it  has  been  decided 
that  the  outward  rate  to  Australia,  which  has 


been  £6  per  ton,  shall  now  be  up  to  £10,  while 
it  is  provisionally  arranged  that  the  outward 
freights  to  India  shall  be  raised  as  from  Novem- 
ber 1  by  one-third. 

These  measures  are  regarded  as  only  prelim- 
inary to  general  advances,  affecting  both  out- 
ward and  incoming  freights,  by  companies  trad- 
ing in  different  parts  of  the  world. 

Orders  Doubled  for  October  Zonophones! 

In  proof  of  the  popularity  of  their  October 
issues,  the  British  Zonophone  Co.,  Ltd.,  have 
received  colossal  orders  from  their  factors, 
which  call  for  more  than  double  the  quantity 
of  records  asked  for  from  any  previous  list. 
And  Zonophone  value  is  the  reason!  Fresh 
from  her  triumphant  American  tour,  the  great 
Australian  prima  donna,  Mtiss  Elizabeth  New- 
bold,  has  recorded  for  the  first  time  on  Zonos. 
Her  beautiful  voice  and  perfect  artistry  is  said 
to  have  created  a  furore  in  the  record  world, 
so  lifelike  are  the  records.  .    . . 

The  list  simply  teems  with  talent,  there  being 
contributions  by  Harry  Lauder,  Peter  Dawson, 
Sydney  Coltham,  Miss  Mary  Law  (violin),  the 
Black  Diamond  Band,  Harold  Wilde,  Ernest 
Pike  and  Dawson,  Herbert  Payne,  etc.  Such 
names  are  typical  examples  of  Zonophone  qual- 
ity, and  the  recording,  class  of  title,  are  well  in 
keeping  therewith.  It  is  a  magnificent  pro- 
gram. 

Ben  Davies  Makes  Records — for  Columbia 

While  laments  are  frequently  heard  that  the 
art  of  musicians  of  bygone  ages  could  not  have 
been  perpetuated,  it  is  certain  that  few  of  those 
before  the  public  to-day  will  suffer  that  fate. 
Thanks  to  the  enterprise  of  record  manufac- 
turers, posterity  will  be  able  to  judge  and  cher- 
ish the  recorded  art  of  the  musicians  of  this 
generation. 

For  this  reason  all  who  value  the  future  of 
this  great  industry  will  extend  a  hearty  welcome 
to  the  first  Columbia  record  of  the  famous  Brit- 
ish tenor,  Ben  Davies,  who  ranked  a  decade  or 
so  ago  as  Britain's  representative  tenor. 

"His  first  Columbia  record,  of  "Tom  Bow- 
ling," is  proof  that  the  wonderful  voice,  which 
held  music-lovers   enchanted,   still   retains  its 
tonal  beauties  and  all  the  magic  of  its  charm. 
One  Dealer's  Enterprising  Scheme 

A  North-country  dealer  has  hit  upon  an  in- 
teresting and  novel  plan  that  deserves  the  great- 
est commendation,  and  is  a  scheme  that  could 
be  emulated  in  other  quarters  with  great  suc- 
cess. 

Only  those  who  spend  part  of  their  lives — 
either  from  choice  or  necessity — in  hotels  can 
know  how  dull  at  times  those  places  can  be, 
and  of  all  times  the  most  dead  and  lifeless  is 
Sunday  evening.  The  saloons  and  lounges  of 
the  great  caravansary  are  then  usually  crowded 
with  aimless  hotel  residents,  who  find  nothing 
to  do  but  glance  over  illustrated  papers  and 
magazines  that  are  probably  stale  as  ditchwater. 

The  dealer  aforesaid,  no  doubt  realizing  this, 
offered  to  give  a  musical  recital  in  the  Lounge 
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of  the  best  hotel  in  the  town,  from  6  to  7  p.  m. 
on  a  Sunday  evening.  He  provided  a  talking 
machine  and  a  select  program  of  records,  main- 
ly from  the  Columbia  catalog. 

The  program — a  typewritten  foolscap  sheet — 
bore  the  name  and  address  of  the  dealer  respon- 
sible for  the  recital,  and  a  note  to  the  effect 
that  all  the  records  mentioned  were  kept  in 
stock. 

Much  interest  was  evinced  in  the  recital,  and 
the  results  from  the  dealer's  point  of  view  were 
only  what  might  be  expected. 

Throughout  the  winter,  with  darkened  streets 
and  diminished  attractions,  dealers  throughout 
the  country  could  adapt  this  scheme  to  their 
own  need  with  considerable  advantage,  the  pro- 
gram given  being  an  ideal  one  as  an  opening 
recital,  since  it  is  both  representative  and  inter- 
esting for  all  tastes. 

Plays  Columbia  in  Captured  "Pill-Box" 

The  Columbia  Co.  have  just  received  a  letter 
from  an  officer  at  the  front  who  claims  for  his 
Columbia  Grafonola  the  distinction  of  being 
the  first  instrument  to  be  played  in  one  of  the 
captured  German  "pill-boxes." 

The  Columbia  November  Records 

The  Columbia  November  supplement  is  an 
artistic  production,  both  in  its  printed  form  and 
in  what  it  offers.  Besides  the  records  of  estab- 
lished Columbia  favorites  it  announces  first  rec- 
ords of  no  less  than  three  newcomers — Ben 
Davies,  the  celebrated  tenor;  Stracciari,  one  of 
the  few  really  great  operatic  baritones  of  the 
day,  and  Adela  Verne,  the  famous  English  lady 
pianist,  now  on  tour  with  Madame  Clara  Butt. 
Some  Effective  Advertising 

Columbia  advertising  is  very  prominently  be- 
fore the  public  just  now,  both  in  the  London 
dailies,  and  illustrated  weeklies  (with  some  par- 
ticularly striking  effects  here)  and  in  the  promi- 
nent provincial  papers.  Dealers  who  realize 
how  readily  the  public  respond  to  advertising 
are  making  a  valuable  use  of  these  advertise- 
ments by  clipping  them  and  pasting  them  on 
their  shop  windows.  The  illustrated  advertise- 
ments in  the  "Tatler"  and  the  "Bystander"  are 
specially  effective  used  in  this  way.  By  this 
means  dealers  link  up  their  shops  with  this  im- 
portant advertising,  and  say  that  they  find  it 
leads  to  many  direct  sales. 


The  G.  F.  Knight  Music  House,  Mt.  Pleasant, 
Mich.,  has  found  it  necessary  to  add  a  large 
room  to  its  present  store  to  take  care  of  the 
rapidly  increasing  business  in  Victrolas  and  rec- 
ords. 


GUARDSMAN  RECORDS 


REGISTERED 


TRADE  MARK 


10  inch  and  12  inch  Lateral  Cut 

We  can  ship  you  immediately,  any  quantity  of  Records: 

BANDS  ORCHESTRAS  INSTRUMENTAL  SOLOS  VOCAL 

SELECTION  OF  AMERICAN  AIRS 

including  "Marching  Through  Georgia" — "Dixie" — "Arkansas  Traveller" — "Red,  White 
and  Blue" — "Star  Spangled  Banner",  etc.,  etc.  Recorded  by  Full  Regimental  Band  of 
H.  M.  SCOTS  GUARDS.    Get  Ready  Now  for  the  Big  Trade  coming  and  have 

THE  FINEST  RECORDS  of  THE  FINEST  TITLES  at  THE  FINEST  PRICES 

Apply  for  Lists  and  Prices  to  INVICTA  RECORD  COMPANY,  Ltd. 

Cables:  Duarrab,  London  1  New  Inn  Yard,  London,  E.  C,  England 
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A  LIVE  TALKING  MACHINE  FACTOR 


T.  Edens  Osborne,  of  Belfast,  Reports  Encour- 
aging Increase  in  Business  Despite  the  War 
and  the  Cutting  Off  of  Imports 


Belfast,  Ireland,  October  26. — It  is  very  prob- 
able that  by  this  time  all  the  readers  of  The 
Talking  Machine  World  are  quite  familiar  with 
the  progressive  business  exploits  of  T.  Edens 
Osborne,  the  well-known  factor  of  this  city, 
who,  despite  the  untoward  conditions  brought 


Thos.  Edens  Osborne 

about  by  the  war,  reports  a  business  that  is 
steadily  increasing  in  volume. 

Mr.  Osborne  recently  visited  England  for 
the  purpose,  of  arranging  for  additional  ship- 
ments of  various  makes  of  machines  and  rec- 
ords, including  the  Columbia.  The  chief  diffi- 
culty has  been  in  making  up  for  the  lack  of 
machines  and  records  from  the  United  States. 
Mr.  Osborne  has  been  building  up  his  business 
on  imported  machines  and  records  for  a  num- 
ber of  years,  and  the  fact  that  shipments  have 
been  cut  off  to  a  great  extent  by  the  war  have 

STATEMENT  OF  THE  OWNERSHIP,  MANAGEMENT, 
CIRCULATION,  ETC.,  REQUIRED  BY  THE  ACT 
OF  CONGRESS  OF  AUGUST  24,  1912, 
Of  The  Talking  Machine  World,  published  monthly  at  New 
York,  N.  Y.,  for  October  1,  1917. 
State  of  New  York, 
County  of  New  York,  ss. 

Before  me,  a  Notary  Public,  in  and  for  the  State  and 
county  aforesaid,  personally  appeared  August  J.  Timpe, 
who,  having  been  duly  sworn  according  to  law,  deposes 
and  says  that  he  is  the  Business  Manager  of  The  Talking 
Machine  World,  and  that  the  following  is,  to  the  best  of 
his  knowledge  and  belief,  a  true  statement  of  the  owner- 
ship, management  (and  if  a  daily  paper,  the  circulation), 
etc.,  of  the  aforesaid  publication  for  the  date  shown  in  the 
above  caption,  required  by  the  Act  of  August  24,  1912,  em- 
bodied in  section  443,  Postal  Laws  and  Regulations,  printed 
on  the  reverse  of  this  form,  to  wit: 

1.  That  the  names  and  addresses  of  the  publisher,  editor, 
managing  editor,  and  business  managers  are: 

Publisher — Edward  Lyman   Bill,   Inc.,  373   Fourth  avenue, 

New  York  City. 
Editor — J.  B.  Spillane,  373  Fourth  avenue,  New  York  City. 
Managing  Editor — J.  B.  Spillane,  373  Fourth  avenue,  New 

York  City. 

Associate    Editor — J.    Raymond    Bill,   373    Fourth  avenue, 

New  York  City. 
Business  Manager — August  ].  Timpe,  373  Fourth  avenue. 

New  York  City. 

2.  That  the  owners  are:  (Give  names  and  addresses  of 
individual  owners,  or,  if  a  corporation,  give  its  name  and 
the  names  and  addresses  of  stockholders  owning  or  holding 
1  per  cent,  or  more  of  the  total  amount  of  stock):  Edward 
Lyman  Bill,  Inc.,  373  Fourth  avenue,  New  York  City;  Caro- 
line L.  Bill,  New  Rochelle,  N.  Y.;  I.  B.  Spillane,  373  Fourth 
avenue,  New  York  City;  J.  Raymond  Bill,  373  Fourth  ave- 
nue, New  York  City;  August  J.  Timpe,  373  Fourth  avenue, 
New  York  City;  B.  B.  Wilson,  373  Fourth  avenue,  New 
York  City;  Carleton  Chace,  373  Fourth  avenue,  New  York 
City;  L.  M.  Robinson,  373  Fourth  avenue,  New  York  City; 
E.  P.  Van  Harlingen,  220  South  State  street,  Chicago,  111. 

3.  That  the  known  bondholders,  mortagees,  'ind  other 
security  holders  owning  or  holding  1  per  cent,  or  more  of 
total  amount  of  bonds,  mortgages,  or  other  securities  are: 
(If  there  are  none,  so  state.)  None. 

4.  That  the  two  paragraphs  next  above,  giving  the  names 
of  the  owners,  stockholders,  and  security  holders,  if  any, 
contain  not  only  the  list  of  stockholders  and  secuiity  hold- 
ers as  they  appear  upon  the  books  of  the  company  but  also, 
in  cases  where  the  stockholder  or  security  holder  appears 
upon  the  books  of  the  company  as  trustee  or  in  any  other 
fiduciary  relation,  the  name  of  the  person  or  corporation 
for  whom  such  trustee  is  acting,  is  given;  also  that  the  said 
two  paragraphs  contain  statements  embracing  affiant's  full 
knowledge  and  belief  as  to  the  circumstances  and  conditions 
under  which  stockholders  and  security  holders  who  do  not 
appear  upon  the  books  of  the  company  as  trustees,  hold 
stock  and  securities  in  a  capacity  other  than  that  of  a 
bona  fide  owner;  and  this  affiant  has  no  reason  to  believe 
that  any  other  person,  association,  or  corporation  has  any 
interest  direct  or  indirect  in  the  said  stock,  bonds,  or  other 
securities  than  as  so  stated  by  him. 

5.  That  the  average  number  of  copies  of  each  issue  of 
this  publication  sold  or  distributed,  through  the  mails  or 
otherwise,  to  paid  subscribers  during  the  six  months  pre- 
ceding the  date  shown  above  is  (This 

information  is  required  from  daily  publications  only.) 

AUGUST  J.  TIMPE, 

Business  Manager. 
Sworn  to  and  subscribed  before  me  this  19th  day  of  Sep- 
tember, 1917. 

(Seal)  EUGENE  R.  FALCK, 

Notary  Public,  8. 
(My  commission  expires  March  30,  1918.) 


occasioned  him  considerable  loss  in  that  direction. 

Mr.  Osborne  displays  a  real  Yankee  keen- 
ness in  his  business  methods  and  particularly  in 
his  advertising,  and  takes  an  active  interest  in 
any  scheme,  public  or  private,  that  could  be 
turned  to  business  advantage.  He  has  been  par- 
ticularly active  in  supplying  machines  and  rec- 
ords to  the  troops  in  camps  and  at  the  front, 
and  has  received  much  credit  therefrom.  The 
accompanying  portrait  will  give  Mr.  Osborne's 
friends  in  America  an  idea  of  what  this  pro- 
gressive Belfast  factor  looks  like. 


UDELL  WORKS  OFFER  NEW  RIM  TABLE 

Number  1410,  Designed  to  Fit  the  New  Victrola 
IX-A,  Is  Produced  to  Meet  Insistent  Demand 
— Report  Excellent  Volume  of  Business 

The  Udell  Works,  Indianapolis,  las  just 
placed  on  the  market  a  handsome  new  rim  table 
for  talking  machines  known  as  No.  1410,  and 
which  has  been  produced  to  meet  a  strong  and 
steadily  growing  demand  for  something  of  that 
sort.  The  table  is  designed  to  accommodate 
the  new  Victrola  IX-A,  together  with  five  Vic- 
tor record  albums.  A  special  feature  of  the 
cabinet  is  the  rim  arrangement  at  the  top,  which 
is  so  constructed  that 
the  moulding  at  the  back 
is  hinged  and  drops  |!| 
down  so  that  the  Vic- 
trola can  be  shoved  in. 
When  the  moulding  is 
again  in  place  the  ma- 
chine and  cabinet  make 
one  complete  unit. 

The  Udell  Works  have 
been   making  a  cabinet 
with    a    rim    for  some 
time,  and  it  was  in  re- 
sponse   to    the    demand     The  Cabinet  Itself 
for  a  straight  front  table,  with  flat  shelves  and 
front  opening,  that  they  placed  this  new  pat- 
tern in  their  line.    The  table  is  made  in  mahog- 
any and  oak,  and  is  offered  at  an  attractive  price. 


New  Udell  Model  No.  1410 

The  Udell  Works  report  an  exceptionally 
lively  cabinet  business  this  fall,  despite  the  ef- 
fect of  the  Liberty  Loan  and  other  possible 
drawbacks,  and  report  that  the  volume  of  busi- 
ness now  in  hand  or  in  sight  will  keep  the 
plant  working  at  high  pressure  right  up  to  the 
first  of  the  year. 


C.  G.  Wiant,  Victor  dealer  of  Marion,  O.,  has 
just  ordered  some  more  Unico  booths  for  his 
department.  When  the  new  installation  is  com- 
pleted Mr.  Wiant  will  have  at  his  service  five 
booths  in  all — this  means  an  attractive  and  well- 
equipped  store. 


Take  the  Parr 
Magnetic  Reproducer — 

The  most  sensitive  of 
reproducers.  The  permanent 
magnetic  device,  an  integral 
part  of  the  reproducer,  acts 
on  the  stylus  box.  Its  possi- 
bilities in  giving  warmth  and 
delicacy  in  the  tonal  repro- 
duction of  quiet  passages 
make  old-style  sound  boxes 
seem  obsolete.  And  in  for- 
tissimo passages  where  ordi- 
nary reproducers  create  un- 
pleasant, music  destroying 
blasts,  caused  by  the  needle 
jumping  and  losing  its  grip, 
the  Parr  Magnetic  Repro- 
ducer, with  its  marvelous 
flexibility,  follows  every 
wave  and  vibration  in  the 
record  and  takes  everything 
the  record  holds. 


Tone-the  vital  thing 

IF  you,  as  a  manufacturer,  can  talk  and  prove  tone  superiority 
in  your  product,  you  have  a  selling  argument  to  over- 
shadow all  the  "talking  points"  of  cabinets,  and  designs 
and  accessory  features. 

And  you  can  talk  tone  superiority.  You  can  put  out  a 
product  that  will  be  a  revelation  in  tone-purity,  tone-quality, 
tone-volume.  When  you  realize  what  vivid,  lifelike,  colorful 
tone  can  be  produced  and  sustained  by  the  talking  machine 
equipped  with 

Parr  Magnetic  Reproducer 

fitted  with  the 

Vibratone  Patented  Diaphragm 

These  two  dominating  and  proven  inventions  open  up 
wonderful  possibilities  for  manufacturers  eager  to  put  their 
product  at  the  top-notch  of  class  and  character. 

You  want  your  product  to  be  RIGHT  ! 

If  you  want  your  product  worthy  of  your  name,  you 
certainly  want  that  product  to  be  right  in  its  most  vital 
■feature.  And  it  will  be  right  if  it  is  equipped  with  the  Parr 
Magnetic  Reproducer — the  reproducer  for  those  zvho  seek 
perfection. 

The  indestructible,  non-crystallizing,  always  resilient 
VIBRATONE  PATENTED  DIAPHRAGM 

Possessing  all  the  good  points  of  mica  diaphragms,  it  overcomes 
all  mica's  had  features.  Guaranteed  uniform  in  quality,  free  from 
bubbles,  blisters  and  waves,  the  Vibratone  Patented  Diaphragm  is  non- 
porous,  non-absorbent.  .  . 

It  has  a  definite  function  and  it  performs  it.  It  improves  tone; 
in  fact  it  creates  new  tone  possibilities  for  every  reproducer  of  other 
types. 

PARR  MANUFACTURING  CORPORATION 


1  UNION  SQUARE 


At  Fourteenth  St. 
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LATEST  PATENTS  RELATING  TO  TALKING 
MACHINES  AND  RECORDS 


Washington,  D.  C,  November  8. — Reproducer 
of  Sound  Box  for  Talking  Machines. — Arthur  H. 
Ryder,  Brooklyn,  N.  Y.    Patent  No.  1,239,044. 

This,  invention  relates  to  reproducers  or  sound 
boxes  for  talking  machines  and  other  machines 
of  this  class,  and  the  object  thereof  is  to  im- 
prove the  construction  of  devices  of  this  class  in 
such  manner  that  the  operation  thereof  or  the 
tone  produced  thereby  will  be  more  smooth  and 
regular  and  free  from  metallic  vibrations  than 
other  devices  of  this  class,  and  whereby  the 
volume  of  the  tone  or  the  sound  produced  will 
be  increased  or  decreased  as  may  be  desired,  and 
whereby  the  reproduced  voice  will  be  more  dis- 
tinct and  clear  than  is  possible  with  other  devices 
of  this  class  as  now  constructed. 

Figure  1  is  a  front  view  of  a  sound  box  or 
reproducer  made  according  to  the  invention  with 


part  of  the  construction  broken  away;  Fig.  2  a 
section  on  the  line  2 — 2  of  Fig.  1,  and  Fig.  3  a 
view  looking  in  the  direction  of  the  arrow  3  of 
Fig.  1. 

Talking  Machine. — Frederick  J.  Empson,  Syd- 
ney, New  South  Wales,  Australia.  Assignor  to 
the  Aeolian  Co.,  New  York.  Patent  No.  1,- 
240,038. 

This  invention  relates  to  improvements  in 
talking  machines  and  has  been  devised  with 
the  object  of  improving  and  controlling  the  re- 
production of  the  sound  waves. 

The  said  invention  consists  in  the  combina- 
tion with  a  flexible  throat  or  tube  (for  example 
of  rubber)  situated  at  the  junction  of  the  tone 
arm  and  horn,  of  a  valve  or  plug  to  control 
the  sound  waves  passing  through  said  throat 
or  tube  and  prior  to  reaching  the  horn,  and 
means  for  operating  said  plug  or  valve  from 
the  exterior  of  the  machine  so  that  the  operator 
during  the  rendering  of  a  piece  by  the  instru- 
ment may  have  complete  control  over  the  sound 
waves  and  be  thus  enabled  to  impart  to  the 
sound  waves  desirable  light  and  shade  or  ex- 
pression and  thus  control  the  sound  in  a  much 
more  effective  manner  than  has  been  heretofore 
possible. 

The  plug  or  valve  is  preferably  hemispherical 
and  capable  of  being  raised  or  lowered  in  the 
throat  passage  or  to  or  from  the  end  of  its 
smaller  aperture.  One  mode  of  raising  and  low- 
ering the  plug  is  by  means  of  a  milled  head  or 
thumb  nut  outside  the  tone  arm  on  which  head 
is  a  spindle  carrying  a. light  wheel  or  a  section 
of  one  immediately  over  the  center  of  the 
throat.  The  wheel  or  sectional  wheel  has  at- 
tached thereto  a  fine  silk  or  other  suitable  flexi- 
ble connection  to  the  other  end  of  which  is  se- 
cured the  plug.     Rotation  of  the  milled  head 


in  one  direction  causes  the  wheel  or  sectional 
wheel  to  revolve  carrying  the  thread  and  con- 
sequently raising  the  position  of  the  plug  in 
the  throat  while  rotation  in  the  opposite  direc- 
tion causes  the  plug  to  descend,  the  passage  for 
the  sound  waves  being  widened  or  contracted 
accordingly.    A  suitable  spring  on  the  spindle 


retains  it  and  therefore  the  plug  in  the  posi- 
tion desired.  Another  mode  of  raising  and 
lowering  the  plug  or  valve  is  by  means  of  a 
Bowden  wire  mechanism. 

In  the  accompanying  drawings:  Figure  1  is  a 
general  perspective  view;  Fig.  2  an  enlarged  de- 
tailed perspective  view,  and  Fig.  3  a  sectional 
elevation  illustrating  the  invention.  Figs.  4  and 
5  are  respectively  a  perspective  and  a  sectional 
elevation  illustrating  a  slight  modification,  and 
Fig.  6  illustrates  a  modified  method  of  raising 
and  lowering  the  plug  or  valve. 

Counterbalance  for  Phonograph  Horns. — Al- 
bert A.  Huseby,  Chicago.    Patent  No.  1,241,119. 

This  invention  relates  to  the  general  art  of 
talking  machines,  and  has  reference  more  par- 
ticularly to  an  improved  means  for  counterbal- 
ancing horns  of 'that  type  wherein  the  horn  or 
sound  conveyer,  including  what  is  commonly 
known  as  the  tone  arm,  is  mounted  to  oscillate 
radially  of  the  record  disc  and  is  supported  on 
a  single  horizontal  pivot  or  bearing  below  the 
usual  table  which  divides  the  machine  cabinet 
into  upper  and  lower  compartments,  accom- 
modating the  tone  arm,  reproducer,  turntable 
and  record  disc  on  the  one  hand,  and  the  motor 
mechanism  and  amplifier  on  the  other.  A  talk- 
ing machine  of  this  type  employing  a  sound  con- 
veyer or  horn  of  the  character  to  which  the  pres- 
ent improvements  are  applied  is  illustrated  in 
former  Patent  No.  1,198,636,  dated  September 
19,  1916. 

The  general  object  of  the  present  invention 
is  to  provide  a  counterbalance  mechanism  of 
greater  sensitiveness  and  accuracy  than  those 
heretofore  used;  more  specific  objects  being 
to  provide  a  mechanism  wherein  the  weight 
proper  shall  be  capable  of  adjustment  not  only 
vertically  with  relation  to  the  pivot  but  also 
laterally  so  as  to  correct  any  slight  error  and 
render  the  balancing  of  the  horn  in  all  posi- 
tions as  perfect  as  possible,  to  provide  a  mech- 
anism wherein  the  horn  shall  be  so  delicately 
balanced  that  the  lateral  thrust  of  the  record 
groove  on  the  stylus  shall  be  practically  limited 
to  only  such  as  is  necessary  to  overcome  the 
slight  friction  of  the  pivot  bearing,  and  to  pro- 
vide a  counterbalance  mechanism  of  simple  and 
cheap  construction  and  readily  capable  of  ad- 
justment without  the  necessity  of  disassembling 
the  parts. 

Figure  1  is  a  vertical  section  through  the  low- 
er compartment  of  a  talking  machine  cabinet  and 


the  horn,  showing  improved  counterbalance 
mechanism  in  side  elevation  as  applied  to  the 
born;  Fig.  2  is  a  rear  elevational  view  of  the 
same  parts  as  seen  from  the  left  of  Fig.  1;  Fig. 
3  is  a  sectional  detail  on  the  line  3 — 3  of  Fig.  1. 

Universal  Reproducer  for  Talking  Machines. 
Albert  A.  Huseby,  Chicago,  111.  Patent  No. 
1,241,736. 

This  invention  relates  to  the  art  of  talking 
machines  and  has  reference  more  particularly 
to  improvements  in  reproducers  which  are 
adapted  to  play  records  of  both  the  laterally 
and  the  vertically  cut  types.  More  specifically, 
the  invention  relates  to  that  type  of  such  re- 
producers wherein  a  single  sound  box  is  used, 
which  sound  box  is  coupled  to  the  tone  arm 
with  capacity  for  a  swinging  movement  through 
an  angle  of  ninety  degrees  (90°),  the  sound  box 
in  one  position  being  adapted  to  play  records 
of  the  laterally  cut  type  and  in  the  other  po- 
sition being  adapted  to  play  records  of  the 
vertically  cut  type. 

Figure  1  is  a  top  plan  view  of  the  swiveled 


section  of  the  tone  arm,  the  sound  box,  and  the 
coupling  means,  showing  the  sound  box  in  po- 
sition for  playing  a  laterally  cut  record.  Fig.  2 
is  a  side  elevation  partly  in  section  of  Fig.  1. 
Fig.  3  is  a  fragmentary  top  plan  view,  broken 
away,   illustrating   the   other   position    of  the 


sound  box.  Fig.  4  is  an  enlarged  sectional  de- 
tail on  the  line  4 — 4  of  Fig.  2. 

Phonograph  Tone  Arm  Joint. — Melville  Clark, 
Chicago,  111.,  assignor  to  the  Melville  Clark 
Piano  Co.,  same  place.    Patent  No.  1,240,943. 

The  purpose  of  this  invention  is  to  provide 
an  improved  bearing  joint  for  the  tone  arm  of 
a  talking  machine  for  its  swinging  movement 
over  the  record.  In  the  drawings:  Figure  1  is 
a  side  elevation  of  a  portion  of  a  phonograph 
comprising  the  tone  arm  and  adjacent  portion 
of  the  sound  conduit  equipped  with  this  inven- 


tion. Fig.  2  is  a  detail  vertical  section  axial 
with  respect  to  the  tone  arm  joint.  Fig.  3  is 
a  section  at  the  line  3 — 3  on  Fig.  2. 

Sound  Producing  Apparatus. — Christian  S.  Ger- 
lach,  Brandon,  Wis.    Patent  No.  1,241,956. 

This  invention  relates  to  a  sound  producing 
apparatus  and  has  for  its  primary  object  to  gen- 
erate a  plurality  of  sound  waves  of  different 
characteristics  such  as  would  be  necessary  in 
the  moving  picture  art. 

An  object  of  the  invention  is  to  provide  suit- 
able mechanism  by  means  of  which  sound  waves 
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of  different  characteristics  may  be  taken  from  a 
sound  record. 

Another  object  of  the  invention  is  the  novel 
manner  of  moving  singularly  or  collectively  a 
plurality  of  stylus  arms  into  engagement  with 
sound  lines  of  a  record. 

Besides  the  above  this  invention  is  distin- 
guished in  the  novel  manner  of  associating  the» 
parts  so  that  the  apparatus  may  be  used  as  an 
ordinary  talking  machine  or  to  create  sound 
waves  under  manual  control. 

Figure  1  re  a  front  elevation  of  the  apparatus. 


'rrc 


Fig.  2  is  a  top  plan  view  thereof.  Fig.  3  is  a 
side  elevation.  Fig.  4  is  a  vertical  sectional 
view.  Fig.  5  is  a  horizontal  sectional  view  on 
the  line  5 — 5  of  Fig.  4.  Fig.  6  is  a  sectional 
view  on  the  line  6 — 6  of  Fig.  4.  Fig.  7  is  a 
(Continued  on  page  143) 
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transverse  sectional  view  of  the  cabinet  on  plane 
of  line  7—7  of  Fig.  4.  Fig.  8  is  an  enlarged 
view  of  the  operating  mechanism  for  one  of 
the  stylus  arms.  Fig.  9  is  a  detail  view  of  a 
part  to  be  hereinafter  described.  Fig.  10  is  a 
vertical  sectional  view  of  the  cabinet  showing 
the  parts  associated  with  a  plain  ordinary  rec- 
ord, and  Fig.  11  is  a  plan  view  of  the  improved 
form  of  sound  records. 

Reproducer  for  Phonographs. — Peter  S.  Soren- 
sen,  North  Milwaukee,  Wis.  Patent  No. 
1,241,673. 

Among  the  different  kinds  of  phonographs 
and  talking  machines  now  on  the  market  are 
two  generally  well-known  types,  one  designed 
to  use  a  needle  tracing  point  or  stylus  to  track 
over  a  flat  disc  record  and  the  other  adapted  to 
use  a  jewel  for  the  purpose,  and  this  difference 
in  construction  is  due  to  the  different  character 
of  records  used  on  the  two  types  of  machines. 
The  records  for  use  on  a  machine  using  a  needle 
point  or  stylus  are  provided  with  a  sound  wave 
impression  of  one  character  while  the  records 
for  use  on  the  other  type  of  machine  are  pro- 
vided with  sound  wave  impressions  of  another 
character.  The  one  acts  to  set  up  the  sound 
vibrations  through  the  reproducer  by  causing 
a  transverse  movement  of  the  reproducing  point 
and  the  other  by  a  substantially  vertical  or 
longitudinal  movement  thereof.  In  each  in- 
stance the  oscillation  of  the  tracing  point  is 
transmitted  to  a  diaphragm  whereby  the  sound 
is  reproduced  in  accordance  with  the  sound  wave 
impression  upon  the  record. 

It  is  an  object,  therefore,  of  this  invention 
to  construct  a  reproducer  which  is  capable  of 
universal  use  on  either  of  the  types  of  records 
mentioned  by  simple  shifting  movement  of  the 
tracing  point,  the  tracing  point  in  one  position 
being  capable  of  movement  to  reproduce  sounds 
from  one  kind  of  record  and  in  another  extreme 
position  of  adjustment  capable  of  movement  to 
reproduce  sounds  from  another  type  of  record. 

It  is  also  an  object  of  this  invention  to  con- 
struct a  reproducer  for  use  on  talking  machines 
wherein  the  tracing  stylus  is  pivoted  in  offset 
relation  with  respect  to  the  diaphragm  so  as  to 
be  capable  of  vibrating  or  oscillating  either 
transversely  or  longitudinally  dependent  upon 
its  angle  of  adjustment  with,  respect  to  the 
diaphragm  to  permit  the  same  to  be  used  with 
different  types  of  records  to  reproduce  sounds 
therefrom  according  to  the  particular  sound 
wave  impression  on  the  record. 

It  is  also  an  object  of  this  invention  to  con- 
struct a  reproducer  for  talking  machines  capable 
of  universal  use  upon  different  types  of  records, 
the  tracing  stylus  being  susceptible  to  longi- 
tudinal or  transverse  vibrations  according  to 
its  position  of  adjustment. 

It  is  furthermore  an  important  object  of  this 
invention  to  construct  a  reproducer  for  use  on 


plan  view  of  the  sounding  arm  showing  the  ad- 
justable connection  for  supporting  the  sound 
box  adjustably  thereon.  Fig-  4  is  a  detail  sec- 
tion taken  on  line  A — 4  of  Fig.  3.  Fig.  5  is  a 
detail  section  taken  on  line  5' — 5  of  Fig.  2.  Fig. 
6  is  a  detail  section  taken  on  line  6 — 6  of  Fig.  5. 

Phonograph. — Irwin  D.  Pike,  West  Orange,  N. 
J.  Assignor  to  New  Jersey  Patent  Co.,  same 
place.    Patent  No.  1,242,858. 

This  invention  relates  to  phonographs  and 
more  particularly  to  an  improved  cleaning  de- 
vice which,  while  it  is  adapted  to  be  applied 
tc  numerous  types  of  phonographs,  is  especially 
designed  for  application  to  Edison  phonographs 
employed  for  commercial  purposes. 

The  principal  object  of  the  invention  is  to 
provide  an  improved  construction  whereby  it 
will  be  insured  that  the  cleaning  material  of  the 
cleaning  device  will  be  maintained  in  contact 
with  the  record  or  blank  when  the  reproducer 
or  recorder  of  the  phonograph  is  in  operative 
position  and  will  be  removed  from  such  contact 
when  the  reproducer  or  recorder  is  moved  from 
operative  position.  This  invention  also  contem- 
plates the  provision  of  a  simple  and  improved 
cleaning  device  which  may  be  made  as  an  at- 
tachment; and  the  provision  of  an  improved 
brush  which  forms  a  part  of  the  cleaning  de- 
vice and  which  may  also  be  made  as  an  attach- 
ment capable  of  being  readily  applied  to  and 
removed  from  the  rest  of  the  cleaning  device, 
whereby,  when  the  cleaning  material  of  the 
brush  becomes  worn,  it  may  be  quickly  replaced. 

Figure  1  is  an  end  elevatidn,  partly  in  sec- 
tion, of  a  phonograph   showing  one  form  of 


talking  machines  which  is  adjustable  into  dif- 
ferent positions  whereby  vibrations  of  different 
character  may  be  imparted  thereto  from  the 
sound  wave  lines  of  different  character  on  dif- 
ference records  used  upon  the  machine. 

It  is  finally  an  object  of  this  invention  to  con- 
struct an  improved  type  of  adjustable  repro- 
ducer simple  in  construction  and  operation  and 
capable  of  being  used  on  a  record  having  either 
transverse  sound  wave  lines  disposed  in  the 
plane  of  the  record  or  those  of  constant  radius 
but  varying  in  depth  of  impression  on  the 
record. 

In  the  drawings:  Figure  1  is  a  fragmentary 
side  elevation  of  a  disc  record  playing  machine 
illustrating  the  use  of  a  reproducer  embodying 
the  principles  of  invention  thereon.  Fig.  2  is 
an  enlarged  side  elevation  of  the  sound  box 
mounted  on  the  sounding  arm.    Fig.  3  is  a  top 


improved  cleaning  device  applied  thereto,  parts 
of  the  phonograph  being  omitted;  and  Fig.  2  is 
a  view  in  perspective  of  the  device  detached. 

Record  Cleaning  Attachment  for  Phono- 
graphs.— James  Worthington  and  William  Worth- 
ington,  Pleasant  City,  O.    Patent  No.  1,242,751. 

This  invention  relates  to  an  improved  record 
cleaning  attachment  for  phonographs  and  has 
as  its  primary  object  to  provide  a  device  of  this 
character  which  may  be  connected  with  the 
tone  arm  of  -the  phonograph  for  brushing  the 
record  as  it  revolves  and  freeing  the  record  of 
dust  or  other  foreign  matter  before  coming  in 
contact  with  the  phonograph  needle. 

The  invention  has  as  a  further  object  to  pro- 
vide a  device  of  this  character  which  may  be 
connected  to  a  phonograph  having  a  goose-neck 
or  crook  in  the  tone  arm  or  may  be  connected 
to  a  machine  having  a  straight  tone  arm. 

And  the  invention  has  as  a  still  further  object 
to  provide  an  attachment  of  the  above  described 
character  wherein  the  brush  will  be  adjustable 


so  that  it  may  be  properly  positioned  with  re- 
spect to  the  needle. 

Figure  1  is  a  plan  view  showing  the  improved 
attachment  applied  to  a  conventional  type  of 
phonograph  employing  a  goose-neck  or  crook 
for  supporting  the  sound  box  of  the  phonograph. 
Fig.  2  is  a  similar  view  showing  the  improved 
attachment  applied  to  a  conventional  type  of 
phonograph  employing  a  straight  tone  arm. 
Fig.  3  is  a  detail  perspective  view  showing  the 
parts  of  the  device  disconnected,  and  Fig.  4 
is  a  detail  plan  view  of  the  device. 


Diaphragm  Tensioning  Means. — James  G. 
Nolen,  New  York.    Patent  No.  1,242,228. 

This  invention  relates  to  sound  transmitters 
in  general,  and  more  especially  to  transmitters 
for  talking  machines. 

With  sound  transmitters  it  has  been  found 
that  the  disc  ordinarily  used,  at  a  given  tension, 
does  not  equally  transmit  the  low  tones  and  high 
tones,  and  that,  when  the  disc  is  substantially 
flexible  as  distinct  from  being  placed  under 
tension,  the  lower  tones  produced  by  the  bass 
singer,  bass  viol,  would  be  best  produced,  and 
that  on  the  other  hand  when  the  disc  is  placed 
under  tension,  the  higher  tones  produced  by 
the  soprano,  piccolo,  violin  and  the  like,  would 
be  best  produced.  The  present  invention  aims  to 
provide  a  means  whereby  the  transmitting  disc 
may,  with  facility,  be  adjusted  to  suit  the  pitch 
of  the  sound  to  be  produced. 

The  present  invention  further  contemplates 
the  provision  of  certain  features  of  construc- 
tion particularly  adapted  for  carrying  out  the 
main  purpose  of  the  present  invention,  to  wit, 


the  provision  of  a  second  disc  which  is  con- 
nected to  the  main  transmitting  disc  by  a  ten- 
sion member  that  is  adjustable  to  draw  the  cen- 
ters of  the  discs  toward  one  another. 

Figure  1  is  an  end  elevation  of  a  device  made 
in  accordance  with  the  present  invention.  Fig. 
2  is  a  side  elevation  thereof.  Fig.  3  is  an  en- 
larged section  on  the  line  3 — 3  of  Fig.  1.  Fig. 
4  is  an  enlarged  detail  view  showing  the  con- 
nection of  the  tensioning  member  to  the  second 
disc  of  the  device. 

Other  patents  issued  at  Washington,  relating 
to  talking  machine  parts,  but  not  described  or  il- 
lustrated in  these  columns,  include  the  follow- 
ing: Device  for  Controlling  the  Speed  of  Disc 
Records — Richard  T.  Hosking,  Saginaw,  Mich., 
Patent  No.  1,238,918.  Automatic  Stop  for  Talk- 
ing Machines — LeRoy  Armitage,  East  Orange, 
N.  J.,  Patent  No.  1,239,335.  Cabinet  for  Talking 
Machines — Fred  A.  Dennett,  Port  Washington, 
Wis.,  Patent  No.  1,239,774.  Talking  Machine 
Record  Cabinet — Philip  A.  Deterling,  Muncie, 
Ind.,  Patent  No.  1,238,112.  Motor  for  Talking 
Machines — John  K.  Stewart,  Northport,  N.  Y., 
Patent  No.  1,238,454.  Universal  Sound  Repro- 
ducer and  Arm — Louis  Taxon,  Rockford,  111., 
Patent  No.  1,240,267.  Automatic  Stop  for  Phono- 
graph Records — Sherman  G.  Alexander,  St. 
Louis,  Mo.,  Patent  No.  1,240,401.  Motor  Con- 
trolling Mechanism  for  Talking  Machines — Al- 
bert A.  Huseby,  Chicago,  111.,  Patent  No.  1,- 
240,455.  Talking  Machine— Horace  Sheble  and 
Thomas  Kraemer,  Philadelphia,  Pa.,  Patent  No. 
1,240,497.  Phonographic  Reproducer — Edward 
G.  Smith,  Syracuse,  N.  Y.,  Patent  No.  1,240,504. 
Talking  Machine— Chester  I.  Hall,  Fort  Wayne, 
Ind.,  Patent  No.  1,240,711.  Winding  Signal  for 
a  Talking  Machine — Thomas  Keeper,  Philadel- 
phia, Pa.,  Patent  No.  1,240,730. 
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VICTOR  TALKING  MACHINE  CO. 

POPULAR  SONGS 

18386  U'ss  a  Long  Way  to  Berlin,  But  We'll  Get  There! 

American  Quartet  10 
I'd  Feel  at  Home  if  They'd   Let  Me  Join  the 
Army   Billy  Murray  10 

18387  The  Old  Grey  Mare  Collins  and  Harlan  10 

If  You  Saw  All  That  I  Saw  in  Arkansas, 

Collins  and  Harlan  10 

18391  Come  Back  Home  Shannon  Four  10 

The  South  Will  Do  Her  Part.  .. Geoffrey  O'Hara  10 

18392  When  Shadows  Fall  John  Barnes  Wells  10 

The  Secret  of  Home,  Sweet  Home, 

Charles  Harrison  10 

18393  In  San  Domingo  Peerless  Quartet  10 

Some  Sunday  Morning, 

Ada  Tones  and  Billy  Murray  10 
18398  Lily  of  the  Valley  (A  "Nut  Song"), 

Collins  and  Harlan  10 
When  I  Hear  That  Jazz  Band  Plav, 

Marion  Harris  10 

18400  Melody  Land  Shannon  Four  10 

Cheer  Lip,  'Liza   American  Quartet  10 

1S401  Hello,  Aloha,  Hello  Shannon  Four  10 

In  the  Land  of  Wedding  Bells, 

Campbell  and  Burr  10 

IS+02  Sometime  You'll  Remember  James  Reed  10 

Old  Virginny  Davs, 

Tames  Reed  and  J.  F.  Harrison  10 
1S403  Where  the  Morning  Glories  Grow, 

Elizabeth  Spencer  with  Sterling  Trio  10 

My  Sunshine  Tane  Sterling  Trio  10 

DANCE  RECORDS 
1S390  Umbrellas  to  Mend — One-step, 

Joseph  C.  Smith  and  His  Orchestra  10 
That's  It — Fox-trot, 

Joseph  C.  Smith  and  His  Orchestra  10 
1S394  LiT  Liza  Jane — One-step, 

Earl  Fuller's  Famous  Jazz  Band  10 
A  Coon  Band  Contest — Fox-trot, 

Earl  Fuller's  Famous  Tazz  Band  10 

18404  Ching  Chong — One-steD  Van  Eps  Trio  10 

Wait  Till  the  Cows  Come  Home — Fox-trot, 

Harold  Veo's  Orchestra  10 
18406  Cheer  LTp  'Liza — Medley  fox-trot; 

Victor  Military  Band  10 
Melody  Land — Medley  one-step, 

Victor  Military  Band  10 

35660  Leave  It  to  Jane — Medley  fox-trot, 

Joseph  C.  Smith  and  His  Orchestra  12 
Rambler  Rose — Mfdley  one-step, 

Toseph  C.  Smith  and  His  Orchestra  12 
MISCELLANEOUS  INSTRUMENT AL  RECORDS 
1S3&2  Illinois  Loyalty  March  ....  Victor -Military  Band  10 
Chicago,  We're  True  to  You, 

Victor  Military  Band  10 
J1S385  Smiles  and  Chuckles  (in  one-step  tempo). 

Six  Brown  Brothers  10 
Comedy  Tom  (in  one-step  tempo). 

Six  Brown  Brothers  10 

1S389  Silent  Night.  Holy  Night  Neapolitan  Trio    10  ' 

Christmas  Hymns — Selection .  Francis  J.  Lapitino  10 
18397  Good-bye  Broadway,   Hello  France — Medlev  (in 

one-sten  tempo)   Pietro  10 

We're     Going     Over — Medley  (piano-accordion 

solo)   (in  one-sten  tempo")   Pietro  10 

VOCAL  RECORDS 
45145  Holy  Night   (Cantique  de  Noel)    (Adam)  (with 

Lyric  Ouartet)  Lucy  Isabelle  Marsh  10 

Silent    Night,    Holy    Night    (with    organ  and 

chimes)   Lvric  Ouartet  10 

45144  Messiah— He  Shall  Feed  His  Flock  (Handel), 

Elsie  Baker  10 

Messiah — Come  Unto  Me  (Handel). 

Lucv  Isabelle  Marsh  10 

35659  Tn  a  Bird  Store  Golden  and  Heins  12 

Up  for  Sentence  Golden  and  Heins  12 

35661  Sine,  O  Heavens  Victor  Mixed  Chorus  12 

It  Came  LTpon  the  Midnight  Clear. 

Victor  Mixed  Chorus    12  . 
RED  SEAL  RECORDS 
First  Recordings  of  the  Boston  Symphony  Orchestra 
Finale  to  Tschaikowskv's  Fourth  Symphonv 

74553  Symnhony  in  F  Minor,  No.  4 — Allegro  con  fuoco 

(Finale.  Part  II   Tschaikowsky  12 

74554  Symnhony  in  F  Minor,  No.  4 — Allesro  con  fuoco 

(Finale.  Part  II)   Tschaikowsky  12 

64744  Lohengrin — Prelude  to  Act  III  Wagner  10 

Frances  Alda,  Soprano 

64716  Sing  Me  Love's  Lullabv  Terriss-Morse  10 

Enrico  Caru=o,  Tenor — In  Italian 
87266  Andrea  Chenier — Come  un  bel  di  di  maggio  (As 

some  soft  day  in  Mav)  Giordano  10 

Emilio  de  Gogorza.  Baritone 
64698  The  Garden  of  Sleep, 

Clement  Scott-Isidore  de  Lara  10 
Elman  String  Quartet 
(Mischa  Elman  and  Messrs.  Bak.  Rissland  and  Nagel 
of  Boston  Svmohony  Orchestra 
64671  Quartet  in  E  Flat— Allegro  (Finale), 

K.  von  Dittersdorf  10 
Amei.ita  Galli-Curci.  Soprano — In  French 
(Flute  obb.  by  Clement  Barone) 
74552  La  Perle  du  Bresil — Charmant  Oiseau. 

Felicien  David  12 
Mabel  Garrison.  Soprano 
64714  Norwegian  Echo  Song  (Kom  Kjyra), 

H.  A.  Bjerregaard-W.  Thrane  10 
Alma  Cluck.  Soprano — Efrem  Zimbalist.  Violinist 
87278  God  Be  With  You.  .  .J.  E.  Rankin— W.  G.  Tomer  10 
Louise  Homer,  Contralto 

88574  The  Messiah— He  Was  Despised  Handel  12 

John  McCormack,  Tenor — Reinald  Werrenrath.  Baritone 

64712  The  Crucifix   J.  Faure  10 

Ernestine  Schumann-Heinck,  Contralto 
8^280  Nearer  My  God  to  Thee  Adams-Mason  10 

COLUMBIA  GRAPHOPHONE  CO. 

OPERATIC  SELECTIONS 
.49020  Vesti  La  Giubha  from  Pagliacci .  .Hipolito  Lazaro'  12 
49221  En  Tu  Che  Macchiavi  from  Un  Ballo  in  Mas- 

„,„  „  9,'?era   •  •  Riccardo  Stracciari  12 

58246  Stille  Nacht,  Heilige  Nacht  (Silent  Night,  Holv 

.„,..  ~,N!i?ho    ••  -  Elena  Gerhardt  10 

08256  O    lannenbaum.   O  Tannenbaum, 

irAA,  t  t~>  T  ^    Elena  Gerhardt  and  Max  Bloch  10 

A5993  I  Dreamt  I  Dwelt  in  Marble  Halls... Lucy  Gates  12 

The  Last  Rose  of  Summer  Lucv  Gates  12 

POPULAR  HITS  OF  THE  MONTH 
A2394  Cheer  Un.   'Liza,  from  The  New  York  Hippo- 
drome Production  "Cheer  Up." 
,  j   James  F.  Harrison  and  Columbia  Ouartet  10 
Melodv  Land,  from  The  New  York  Hippodrome 
Production  "Cheer  up," 

a-,™,  iw'n  ir      Sugh  Donov,?n  a"d  Columbia  Quartet  10 
A2393  Will  You  Remember,  from  "Maytlme." 

~,        T    „        ,  .      .  James  Harrod  10 

Ihere  Is  Something  in  the  Name  of  Ireland, 
i..  ;  Hugh  Donovan  10 

A2390  Ihe  Best  Things  in  Life  Are  Free..Henrv  Burr  10 

"  ?°*  Y?u  »  Rose  George  Wilson  10 

A2384  I  Don't  Want,  to  Be  Loved  a  Little  by  a  Lot 


A2388 
A2372 
A2371 
A23S9 
A2387 


A2386 
A2376 


A  5  99  5 


A5917 

A2373 
A2391 

A2392 

A2385 
A2369 


A2374 


A2377 


A2380 


A23S1 


A5992 
A5994 


A2379 
A2378 


of  Little  Boys,  from  "His  Little  Widows," 

Anna  Wheaton 

I'd  Love  to  Be  a  Monkey  in  the  Zoo,  from 

"Hitchv  Koo"   Anna  Wheaton 

At  the  Yankee  Military  Ball  Arthur  Fields 

If  You  Saw  All  That  I  Saw  in  Arkansas, 

Collins  and  Harlan 
The  Ghost  of  the  Saxophone, 

Arthur  Collins  and  Byron  G.  Harlan 

Rockaway   Irving  Kaufman 

Bring  Me  a  Rose  Samuel  Ash 

You  Have  a  Wonderful  Way  (of  Doing  What 

You  Do)   Samuel  Ash 

Most  Wonderful  of  All  Charles  Harrison 

Sometime  You'll  Remember  Reed  Miller 

DANCE  RECORDS 
Over   There — One-step.     Itnroducing    (1)  "My 
Boy,"  (2)  "It  Must  Be  the  Spirit  of  Seventy- 
Six"   ....Prince's  Band 

Waterson  Hits — Fox-trot.  Introducing  (1)  "I'm 
Crazy  Over  Every  Girl  in  France,  '  (2)  "In 
San  Domingo,"  (3)  "I  Hate  to  Lose  You," 

Prince's  Band 

Waters  of  Venice — Waltz ....  Prince's  Orchestra 

Stolen   Sweets — Waltz  Prince's  Orchestra 

One  Step  More — One-step, 

Howard  Kopp  and  Frank  Banta 

It  Takes  a  Long,  Tall,  Brown  Skin  Gal — One- 
step.  Introducing  "I  Never  Asked  to  Come  to 
This  World" ..  Howard  Kopp  and  Frank  Banta 

Melody  Land,  from  The  New  York  Hippodrome 
Production  "Cheer  Up" — One-step.  Introduc- 
ing "Beautiful  Queen  of  the  Nile," 

Prince's  Band 

Cheer  Up  'Liza,  from  The  New  York  Hippo- 
drome Production  "Cheer  Up" — Fox-trot.  In- 
troducing "Gee,  What  a  Wonderful  Mate 
You'll  Be"  and  "Won't  You  Follow  Me 
There"   Prince's  Band 

Sailing'  Away  on  the  Henry  Clay — One-step.  In- 
troducing (1)  "Last  Night,"  (2)  "Some  Sun- 
day Morning,"  (3)  "Cherry  Blossom," 

Prince's  Band 

Hello,  Aloha,  Hello! — Fox-trot.  Introducing  (1) 
"At  the  Yankee  Military  Ball,"  (2)  "China, 
We  Owe  a  Lot  to  You"  Prince's  Band 

Hello!  I've  Been  Looking  for  You — One-step. 
Introducing  "My  Skating  Girl".  .Prince's  Band 

Listen, to  This — One-step  Prince's  Band 

The  Star  of  Bethlehem  Henry  Burr 

Nazareth   Andrea  Sarto 

Oh,  Little  Town  of  Bethlehem, 

Columbia  Double  Mixed  Ouartet 

While  Shepherds  Watched, 

Columbia  Double  Mixed  Ouartet 

Medley  of  Christmas  Carols — Part  I. 

Columbia  Quartet 

Medley  of  Christmas  Carols — Part  II. 

Columbia  Quartet 

Hark!  the  Herald  Angels  Sing. ...  Howard  Kopp 

Adeste  Fideles   .Howard  Kopp 

A  GALAXY  OF  CHILDREN'S  RECORDS 

Medlev  of  Children's  Songs — Part  I.  Introduc- 
ing "(1)  "Tohnnv  Had  a  Little  Dog,"  (2) 
"Three  Blind  Mice,"  (3)  "Baa,  Baa  Black 
Sheep."  (4)  "Little  Bo-Peep,"  (5)  "Ding, 
Dong  Bell."  (6)  "Three  Little  Kittens,"  (7) 
"London  Bridge,"  (8)  "Here  We  Go  'Round 
the  Mulberry  Bush" ..  Columbia  Stellar  Ouartet 

Medley  of  Children's  Songs — Part  II.  Intro- 
ducing (1)  "Jack  and  Jill,"  (2)  "There  Was 
a  Crooked  Man,"  (3)  "Ten  Little  Indians," 
(4)  "Marv  Had  a  Little  Lamb,"  (5)  "Alpha- 
bet Song,"  (6)  "Polly,  Put  the  Kettle  on," 
(7)  "Pop!  Goes  the  Weasel!"  (8)  "Diddle, 
Diddle  Dumpling"  ...  Columbia  Stellar  Quartet 

Santa  Claus  Patrol.  Christmas  Eye — Descrip- 
tive Prince's  Band 

Children's  Frolic.  Christmas  Morning — De- 
scriptive  Prince's  Band 

Johnny's  Christmas  Dream  of  Old  Mother  Goose 
— Part  I   Adeline  Francis 

Johnny's  Christmas  Dream  of  Old  Mother  Goose 
— Part  II   Adeline  Francis 

Cinderella,  Or  the  Glass  Slipper — Part  I, 

Adeline  Francis 

Cinderella,  or  the  Glass  Slipper — Part  II, 

Adeline  Francis 

Our  Kiddies  in  Toyland — One-step, 

Prince's  Band 

The  Kiddies — Fox-trot   Prince's  Band 

INSTRUMENTAL  FEATURES 

Nocturne  Opus  9  No.  2  Kathleen  Parlow 

Carmen  Fantasy   Kathleen  Parlow 

Madam  Butterfly  Selections — Part  I, 

Columbia  Symphony  Orchestra 
Madam  Butterfly  Selections — Part  II, 

Columbia  Symphony  Orchestra 

Break  o'  Morn  Prince's  Orchestra 

The  Rohin's  Return  Prince's  Orchestra 

Roll  on  Silvery  Moon.  Yodle  song. Matt  Keefe 
Sleep,  Baby  Sleep.    Yodle  song  Matt  Keefe 


DOMESTIC  TALKING  MACHINE  CO. 

VOCAL 

1019  If  You  Had  All  the  World  and  Its  Gold  (Cor- 

tello  and  Edelheit-Piantadosi).    Orch.  accomp., 

-Jos.  Phillips  10 
For  You  a  Rose  (Cable  and  Edwards).  Orch. 
accomp  Irving  Gillette  10 

1020  Send   Me  Away  with  a   Smile  (Weslyn-Pianta- 

dosi).    Orch.  accomp  Jos.  Phillips  10 

Over  There  (Geo.  M.  Cohan).    Orch.  accomp., 

John  Meyer  -10 

1021  Then  I'll  Come  Back  to  You  (Bratton).  Orch. 

accomp  Irving  Gillette  10 

Lookout     Mountain      (Goodwin-Mohr).  Orch. 

accomp  Henry  Burr  10 

1018  What  I  Saw  in  Arkansaw  (Harris  Ager).  Orch. 

accomp  Collins  and  Harlan  10 

The  Old  Gray  Mare  (Arr.  F.  Panella).  Orch. 

accomp  Collins  and  Harlan  10 

TWELVE-INCH  RECORDS  WHICH  HAVE  TWO 
SRIECTIONlS  ON  EACH 

3000  American   Patrol  (Meacham), 

Domestic  Military  Band  12 
Star  Spangled  Banner  (Francis  Scott  Kev-John 
Stafford  Smith)  Domestic  Mixed  Quartet  12 

3001  Selections  from  Faust  (Gounod), 

Domestic  Military  Band  12 
Selections  from  Trovatore  (Verdi). 

Domestic  Military  Band  12 
BLUE  LABEL  RECORDS 
VOCAL 

4000  Armorer's   Song,   from   Robin    Hood  (Smith-De 

Koven).    Orch.  accomp  Frank  Croxton  10 

Rocked   in    the   Cradle   of   the   Deep  (Knight). 
Orch    accomn  Frank  Croxton  10 

4003  Down  by  the  Old  Red  Mill  (H.  K.  Mohr).  Orch. 

accomp  Henry  Burr  10 

There's  Something  in  the  Name  of  Ireland  (H. 
Johnson).  '  Orch.  accomo  Henrv  Burr  10 

4004  Carry  Me  Back  to  Old  Virginia  (Jas,  Bland). 


Orch.  accomp  .Charles  Hart  10 

Little  Gray  Home  in  the  West  (D.  Emley-Wil- 
mot,  Hermann  Lohr).     Orch.  accomp., 

Charles  Hart 

DANCE  RECORDS 

4001  Ain't  You  Coming  Back  to  Dixieland  (Whiting), 

Domestic  Dance  Orchestra 
For   Me   and   My   Gal    (Gilbert  and  Friedland, 
Gray  and  Franklin)  .Van  Eps  Dance  Orchestra 

4002  Lily  of  the  Valley  (Meyer-Schwartz), 

Van  Eps  Dance  Orchestra 
Paddle  Addle  (Snyder), 

Domestic  Dance  Orchestra 
TWELVE-INCH  RECORDS  WITH  THREE 
SELECTIONS 

2000  Poet  and  Peasant  Overture  (Von  Suppe), 

Domestic  Military  Band 
Intermezzo  from  Cavalleria  Rusticana, 

Domestic  Military  Band  12 
Moszkowski's  Serenade ..  Domestic  Military  Band  12 

2001  Trio  from  Atilla.     "Praise  Ye"  (Verdi), 

Domestic  Mixed  Trio  12 

The  Rosary  (Nevin)  Chas.  Hart  12 

Dearest  (Henlev)   Chas.  Hart  12 


10 


12 


PATHE  FRERES  PHONOGRAPH  CO. 

63017.  Pagliacci       (Leoncavallo)       "Ballatella"  (Bird 

Song),  in  Italian  Claudia  Muzio 

Manon  Lescaut   (Puccini)   "In  quelle  trine  mor- 
bide"  (In  Those  Silken  Curtains),  in  Italian, 
Claudia  Muzio 
OPERATIC  AND  STANDARD  VOCAL  RECORDS 

63014  Rigoletto  (Verdi)  "La  donna  e  mobile"  (Woman 

Is  Fickle),  in  Italian  Lucien  Muratore 

O    Surdato    'Nnamorato    (Fourzo),  Neapolitan 
Song,  in  Italian...  Lucien  Muratore 

63015  Romeo  et  Juliette  (Gounod)  "Cavatine"  (Arise! 

Fair  Sun),  in  French  Lucien  Muratore 

Reviens!    (Christine),  in  French, 

Lucien  Muratore 

63016  Pagliacca  (Leoncavallo)   "Vesti  la  giubba"  (On 

With  the  Play),  in  Italian ...  Lucien  Muratore 
Comme  o'  zuccaro  (Ferraro),  Neapolitan  Song, 

in  Italian   Lucien  Muratore 

60066  Otello   (Verdi)  "Credo"  (A  Cruel  God  I  Wor- 
ship), in  Italian  Giacomo  Rimini 

L'LTltima  Canzone  (Tosti),  Melodv,  in  Italian, 

Giocomo  Rimini 

60064  Ave  Maria    (Gounod),    in   Latin.     Duet,  piano 

accomp  Chenal  and  Beyle 

Tales    of    Hoffman     (Offenbach)    "Belle  nuit" 
(Barcarolle),  in  French.  Duet, 

Chenal  and  Beyle 

60065  Manon  (Massenet)  "Gavotte,"  in  French, 

Maria  Kousnezoff 
Romeo    et    Juliette    (Gounod),    waltz    song,  in 

French   Maria  Kousnezoff 

60058  La  Gioconda.  (Ponchielli)  "Voce  di  donna"  (An- 
gelic Voice),  in  Italian  Kathleen  Howard 

Faust  (Gounod)  "Faites-lui  mes  aveux"  (Flower 

Song),  in  French  Kathleen  Howard 

59017  II  Neige   (Bemberg),  Bergere   (Anon),  Melody, 

in  French   Edmond  Clement 

Les  Filles  de  la   Rochelle    (Anon),   Melody,  in 

French   Edmond  Clement 

NEW    POPULAR    PRICED    OPERATIC  RECORDS 
51001  Le  Chalet,  Part  I   (Adam)   "II  faut  me  ceder" 
(Give  Up  Your  Mistress),  in  French, 

M.  BerthaUd,  tenor;  M-  Belhomme,  basso 
Le  Chalet,  Part  2   (Adam)   "II.  faut  me  ceder" 
(Give  Up  Your  Mistress),  in  French, 

M.  Berthaud,  tenor;  M.  Belhomme,  basso 
26007  Thais   (Massenet)    "Voila  done  la  terrible  cite" 
(Behold  the  Terrible  City),  in  French, 

M.  Danges,  baritone 
Herodiade  (Massenet)  "Vision  Fugitive"  (Fleet- 
ing Vision),  in  French... M.  Danges.  baritone 
20243  Far    Above    Cayuga's   Waters    (Cornell  College 

Song).    Unaccomp  University  Quartet 

Sally  in  Our  Alley  (Carey)..  Unaccomp., 

University  Quartet 

20241  Beautiful  Isle  of  Somewhere  (Fears), 

Sterling  Trio 
Beulah  Land  (Swenev).    Orgon  accomp.. 

Marian  Crawford,  contralto 

20242  Holy,  Holy,  Holy  (Dvkes).     Organ  accomp., 

Marian  Crawford,  contralto 
O   Holy    Night    (Adam),    Organ    accomp.,  with 
violin  obbligato  William  Wheeler,  tenor 

40109  Rock  of  Ages  (Redhead).    Organ  accomp., 

English  Church  Choir 
Fight  the  Good  Fight  (Boyd).    Organ  accomn., 

English  Church  Choir 
27005  I  Love  You  Trulv  (Carrie  Jacobs-Bond), 

Tu=t  You  (Burleigh)  Paul  Althouse,  tenor 

25004  Silver  Threads  Among  the  Gold  (Danks), 

Craig  Campbell,  tenor 
We've  Been  Chums  for  Fiftv  Yaers  (Chattaway), 
Craig  Campbell,  tenor 
20213  A  Soldier's  Song  (Mascheroni), 

John  Wallace, "basso 
The  Deathless  Army  (Trotere), 

John  Wallace,  basso 
NEW  INSTRLTMENT  AL  NOVELTIES 
27503  Solitude  snr  la   Montagne    (Svendsen).  Violin 

solo,  piano  accomp  Jacques  Thibaud 

Traumerei     ('Schumann).       Violin     solo,  piano 
accomp  Jacques  Thibaud 

40110  The  Rosary  (Nevin),    Harp,  violin  and  flute, 

Ackrovd  Trio 

Ave    Maria    (Bach-Gounod).     Harp,   violin  and 

flute  ":  Ackroyd  Trio 

29002  The    Little    Rascal    (Anon).      Tubaphone.  with 

bells    Albert  Muller 

Snowdrops   (Oertel).     Xylophone  solo, 

Albert  Muller 
POPULAR  HITS  OF  THE  MONTH 

20232  Melody   Land,   from   "Cheer  Up,"   New  York 

Hippodrome   (Golden-Hubbell) . 

Louis  Winsch.  baritone 
Cheer  LTn,  Liza,  from  "Cheer  Up,"  New  York 
Hippodrome   (Golden-Hubbell) . 

Louis  Winsch,  baritone 
20222  Six  Times  Six  Is  Thirty-Six  (White). 

Ada  Tones,  Comedienne 
Southern  Gals  (Gumble) .  Lottie  Grooper,  soprano 

20233  A  Little  Bit  o' Honey  (Bond). 

Nob'e  Sissle,  tenor 
Stay  in  Your  Own  Backyard  (Udall), 

Noble  Sissle.  tenor 

20234  There's    Something    in    the    Name    of  Ireland 

(Ager)   Charles  Hart,  tenor 

You  Can  Always  Come  Back  to  Me  (Kerr), 

Charles  Hart,  tenor 

20239  I  Don't  Care  (Williamsl. 

Billv  Williams,  Comedian 
Willie's  Woodbines  (Barnes), 

Billv  Williams  Comedian 
"DE  LUXE"  DANCE  RECORDS 

20235  Charming  Waltz  (Toyce) .  Pathe  Dance  Orchestra 

Sweet  Emalina,  My  Gal  (Lavton) — One-step, 

Pathe  Dance  Orchestra 

20236  Some  Jazz  Blues  (Lakel  —  Fox-trot, 

Memnhis  Pickanninv  Band 
He's  Just  Like  You  (Von  Tilzer) — One-step, 

Pathe  Dance.  Orchestra 

20237  Some  Sunday  Morning  (Whiting) — Fox-trot. 

American  Republic  Band 
Lily  of  the  Valley  (Friedland) — One-step, 

(Continued  on  hagc  145) 
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RECORD  BULLETINS  FOR  DECEMBER 

(Continued  from  page  144) 


Pathe  Dance  Orchestra 
20238  Where  Do  We  Go  From  Here?  (Wenrich)— One- 
step.   Pathe  Dance  Orchestra 

Get  Off  My  Foot  (Heilner) — Fox-trot, 

American  Republic  Band 
NEW  HAWAIIAN  RECORDS 

20245  Christmas  Valse  (Margis), 

Louise  and  Ferera  Waikiki  Orchestra 
Stephanie  Gavotte  (Czibulka), 

Louise  and  Ferera  Waikiki  Orchestra 

20246  Ciribiribin    (Pestalozzi).     Waltz,   with  whistling 

effects. ..  .Louise  and  Ferera  Hawaiian  Troupe 
O  Mari!  (Montano).  Waltz, 

Louise  and  Ferera  Waikiki  Orchestra 

20247  Lelia  (Galimany).  Waltz, 

Louise  and  Ferera  Hawaiian  Troupe 
La  Faloma  (Yradier), 

Louise  and  Ferera  Waikiki  Orchestra 
NEW  WHISTLING  SOLOS 
29001  11  Bacio   (The  Kiss)    (Arditi).     Whistling  solo, 

piano  accomp  .  Borneo  Gardiner 

Melba   Waltz    (Arditi).     Whistling   solo,  piano 

accomp.  ..Borneo  Gardiner 

NOVELTY  TALKING  RECORDS 

20248  Nursery  Rhymes  No.  1  (Descriptive), 

Gerard  and  Hunting 

(Descriptive), 

Gerard  and  Hunting 
3  (Descriptive), 

Gerard  and  Hunting 
Nursery  Rhymes  No.  4  (Descriptive), 

Gerard  and  Hunting 
20209  Cohen  at  the  Telephone  (Comic  Monologue). 

Lewis  Piotti 

Beans,  Beans,  Beans  (Bowman), 

Opal  Cooper,  Tenor 
NEW  BAND  AND  ORCHESTRA  RECORDS 

40107  William  Tell  Overture  (Rossini)  "The  Dawn," 

Pathe  Military  Band 
William  Tell  Overture  (Rossini),  "The  Storm," 
Pathe  Military  Band 

40108  William  Tell  Overture  (Rossini),  "The  Calm, 

Pathe  Military  Band 
William  Tell  Overture  (Rossini),  "Finale," 

Pathe  Military  Band 
20231  Love  in  Idleness  (Macbeth), 

Imperial  Symphony  Orchestra  of  London 
Stepping  Stones  (Anon),  "Dance  Intermezzo," 

Imperial  Symphony  Orchestra  of  London 
20240  La  Mousme  (Ganne),  Mazurka.    With  bells  and 

xylophone   Pathe  Military  Band 

Monome  (Garcian)  Polka.    With  bells  and  xylo- 
phone  Pathe  Military  Band 


Nursery  Rhymes  No. 
20249  Nursery  Rhymes  No. 


GENNETT  RECORDS 

10027  The   Star  Spangled   Banner   (Key-Smith),  Bari- 

tone with  Band  accomp  Royal  Dadniun 

The  Battle  Hymn  of  the  Republic  (Steffe), 

Baritone  with  orch.  accomp  Royal  Dadmun 

10028  La    Marseillaise — Marcia    Reale    (The  National 

Airs  of  France  and  Italy)  .. Gennett  Military  Band 
God    Save   the   King — Rule  Britannia  (English 

National  Airs)  Gennett  Military  Band 

SACRED  AND  CHRISTMAS  MUSIC 

7621  The  Holy  City  (Weatherly-Adams) ,  Cornet  with 

Band  accomp  Chester  W.  Smith 

Chapel    Chimes    (Reverie)     (Greenwald),  Band 

with  Chime  and  Bell  Effects  Gennett  Band 

7620  In   der  Christnacht   (Christmas  Eve)  (Gruber), 
Cornet  with  Violin,  Organ  and  Chimes, 

Chester  W.  Smith 
Christmas  Carols,  (1)  Holy  Night,  (2)  The  First 
'Nowell,    (3)   God  Rest  Ye  Merry  Gentlemen, 
(4)  Hark!   The  Herald  Angels  Sing,  (5)  Holy 
Night,  Vocal  Quartet  with  Organ  accomp., 

Croxton  Mixed  Quartet 

7622  Rock   of   Ages    (Hastings),   Tenor   with  Organ 

accomp  Harry  H.  McClaskey 

Palm  Branches   (Les   Rameaux)    (Faure),  Bari- 
tone with  orch.  accomp  Royal  Dadmun 

7612  Nazareth   (Gounod),  Bass  with  orch.  accomp., 

Frederic  Martin 
One  by  One  We're  Passing  Over — Sacred  Song 
(Arrick    &    McEwan),    Tenor    with  Organ 

accomp  Wm.  McEwan 

7592  Face  to  Face — Sacred  Song  (Johnson),  Baritone 

with  orch.  accomp  Albert  Wiederhold 

That  Sweet  Story  of  Old — Sacred  Song  (West), 
Baritone  with  orch.  accomp.  .  .  .Albert  Wiederhold 
STANDARD  RECORDINGS 
10025  On    the    Road    to    Mandalay  (Kipling-Speaks), 

Baritone  with  orch.  accomp  Royal  Dadmun 

Keep  the  Home-Fires  Burning  ('Till  the  Boys 
Come   Home)    (Ford-Novello),   Baritone  with 

orch.  accomp  Royal  Dadmun 

11)024  Franz   Schubert  Overture    (Von  Suppe), 

Gennett  Military  Band 
Allegro  From  "Poet  and  Peasant"  (Von  Suppe). 

Gennett  Military  Band 
10023  Friend    o'    Mine    (Weatherly-Sanderson),  Bari- 
tone with  orch.  accomp  Albert  Wiederhold 

Drink  to  Me  Only  With  Thine  Eyes,  Baritone 

with  orch.  accomp  Albert  Wielerhold 

POPULAR  PATRIOTIC  SONGS 

7618  Good-bye  Broadway.   Hello   France    (Reisner  & 

Davis-Laskette) ,   Tenor  with   orch.  accomp., 

Rolland  Ball 
The  Ragtime  Volunteers  Are  Off  to  War  (Mc- 
Donald-Hanley),  Tenor  with  orch.  accomp., 

•  Frank  Perry 

7614  The   Passing   Regiment   (Macy),   Vocal  Quartet 

With  Bugle  and  Drum  Effect.  .  .Manhattan  Quartet 
America,  It's  Up  to  You   (Haws-Chins),  Tenor 

with  orch.  accomp  Arthur  Hall 

COON  COMIC  SELECTIONS 

7619  A  Coon's  Trip  to  Heaven  (Golden)   (With  Traps 

and  Banjo)  Golden  and  Heins 

Jimmy    Trigger    (Golden)     (With    Drums  and 

Traps)  Golden  and  Heins 

SNAPPY  DANCE  MUSIC 

10020  Spanish  Beauties — One-step  (Lope), 

Yerkes  Jazarimba  Orchestra 
A   Bunch   of  Roses — One-step  (Chapi), 

Yerkes  Jazarimba  Orchestra 

10021  It   Takes   a   Tall    Brown-Skin    Gal— March  and 

One-step  ( Walker-Skidmore)  Gennett  Band 

Somewhere  on  Broadway — Fox-trot  (Carroll), 

Gennett  Band 

7610  Havanola — Fox-trot    (Frey),    Banjo,  Saxophone 

and  Piano  Van  Eps  Trio 

The    Pearl   of   the   Harem — Oriental   Rag  Two- 
step,  Banjo,  Saxophone  and  Piano.. Van  Eps  Trio 

EMERSON  PHONOGRAPH  CO. 

PATRIOTIC  AND  POPULAR  STAR  HITS 
7258  I'm   All   Bound   'Round   with   the  Mason-Dixon 
Line   (Schwartz-Lewis-Young).     Baritone  solo, 

orch.  accomp  Eddie  Nelson 

Honey  Boy  (A.  Von  Tilzer).  One-step. 

Emerson  Military  Band 
7268  Some  Day  Somebody's  Gonna  Get  You  (Gilbert- 
Morgan).    Baritone  solo,  orch.  accomp, 

Henry  Lewis 


7269 
7270 


D 

7265 


Livery  Stable  Blues  (Lopez-Nunez) — Fox-trot, 

Emerson  Military  Band 

We're  Going  Over  (Sterling-Grossman-Lange). 
Patriotic  solo,  orch.  accomp  Harry  Evans 

Lights  Out  (E.  E.  McCoy).  March  and  one- 
step   Emerson  Military  Band 

Set  Aside  Your  Tears,  'Till  the  Boys  Come 
Marching  Home  (Gilbert-Franklin-Friedland). 
Patriotic  solo,  orch.  accomp  Harry  Evans 

With  All  Her  Faults  I  Love  Her  Still  (Monroe 
H.  Rosenfeld).  Baritone  solo,  violin  and 
piano  accomp  Lane  Rogers 

Send  Me  Away  with  a  Smile  (Piantadosi-Wes- 
lyn).    Patriotic  solo,  orch.  accomp.  .  .Harry  Evans 

If  You  Had  All  the  World  and  Its  Gold  (Pian- 
tadosi-Costello-Edelheit).  Baritone  solo,  orch. 
accomp  Jack  Warner 

I  May  Be  Gone  for  a  Long,  Long  Time  (A.  Von 
Tilzer-Brown).    Baritone  solo,  orch.  accomp., 

Harry  Evans 

My  Little  Rambling  Rose  (H.  Freeman).  Bari- 
tone solo,  orch.  accomp  Jack  Warner 

Never  Forget  to  Write  Home  (Hanley-Macdon- 
ald).    Patriotic  solo,  orch.  accomp. ..  .Harry  Evans 

Just  a  Wearyin'  for  You  (Carrie  Jacobs-Bond). 
Contralto  solo,  violin,  piano  acomp., 

Alice  Louise  Mertens 

ANCE  AND  INSTRUMENTAL  SELECTIONS 

Over  There,  Medley  (George  M.  Cohan).  Intro- 
ducing '  Cotton  Pickin'  Time  in  Alabam'." 
Fox-trot   Emerson  Military  Band 

Spooky  Spooks  (Edward  Claypoole) — Fox-trot, 

Emerson  Military  Band 

Ching  Chong  (Lee  S.  Roberts).  Chinese  jazz 
one-step   Emerson  Dance  Orchestra 

A  Tear,  a  Kiss,  a  Smile  (Kalman-Motzan). 
Waltz   Emerson  Dance  Orchestra 

What  Kind  of  an  American  Are  You — Medley 
(A.  Von  Tilzer-Brown).  Introducing  "I  May 
Be  Gone  for  a  Long,  Long  Time."  One-step, 

Emerson  Military  Band 

Says  I  to  Myself,  Says  I  (H.  Von  Tilzer- 
Moran).    Character  song,  orch.  accomp., 

Robert  Grant 

Ben  Hur  Chariot  Race  (E.  T.  Paull).  Descrip- 
tive March  Emerson  Military  Band 

Baltimore  Centennial  (Victor  Herbert).  March 
and  one-step  Emerson  Military  Band 

Deliverance,  Deliverance  (Rivet-Leoncavallo). 
Hymn  to  France.  Tenor  solo,  in  French, 
accomp.  by  Rialto  Orchestra  Charles  Morati 

Panamericana.  Morceau  Characteristique  (Vic-, 
tor  Herbert)  Emerson  Military  Band 

LYRAPHONE  CO.  OF  AMERICA 


LYRIC  RECORDS 

6125  Berceuse  from  "Jocelyn"  (Godard), 

Amy  Castles 

Angel's  Serenade  (Braga)  Amy  Castles 

9103  Prelude  in  C  Sharp  Minor  (Rachmaninoff), 

Lyric  Symphony  Orchestra 
Overture  Midsummer  Night's  Dream, 

Lyric  Symphony  Orchestra 

9104  Liebestraume  (Liszt) .  Lyric  Symphony  Orchestra 
Gems  from  "Pagilacci"  (Leoncavallo), 

Lyric  Symphony  Orchestra 

6122  Star  Spangled  Banner  (Key)  Graham  Marr 

La  Marseillaise  (in  English)   (De  Lisle)., 

Graham  Marr 

6121  Sweet  and  Low  (Barnby) ....  Lyric  Male  Quartet 
When  You  Come  Home  <Squire) ...  .James  Tree 
6129  The  Long  Day  Closes  (Sullivan), 

Lyric  Male  Quartet 
Trjere's  a  Long,  Long  Trail  (Elliott), 

James  Tree 

6124  Killarney  (Balfe)  Mary  Cavendish 

The  Battle  Hymn  of  the  Republic  (Howe), 

Burton  Thatcher 
6128  Cantique  de  Noel  (O  Holy  Night), 

Harry  McClaskey 
The  Birthday  of  a  King  (Neidlinger), 

Burton  Thatcher 

6126  Massa's  in  the  Cold,  Cold  Ground  (Foster), 

Marion  Green  with  Male  Quartet 
Brown  October  Ale  (de  Koven), 

Marion  Green  with  Male  Quartet 

6127  Absent  (Metcalfe)  Hardy  Williamson 

A  Dream   (Bartlett)  Hardy  Williamson 

8119  Grand  Waltz  in  A  Flat  (Chopin), 

Sigismond  Stojowski 
.  Valse  Caprice  (Rubinstein) . Sigismond  Stojowski 

8120  Ever  of  You  I  Am  Fondly  Dreaming  (Hall), 

The  Taylor  Trio 
Silver  Threads  Among  the  Gold  (Danks), 

The  Taylor  Trio 

6123  Medley  of  Christmas  Carols  (Traditional), 

St.  Cecilian  Quartet 
Hark  the  Herald  Angels  Sing  (Mendelssohn). 

St.  Cecilian  Quartet 

5120  Melody    Land    (from    New    York  Hippodrome 

success)   Peerless  Quartet 

Cheer  Up,  Liza   (from  New  York  Hippodrome 
success)   Peerless  Quartet 

5121  I  May  Be  Gone  for  a  Long,  Long  Time  (Von 

Tilzer)   '.  Stanley  Cochran 

Hail,    Hail,    the    Gang's    All    Here  (Sullivan- 
Morse) ....  .Arthur  Fields  and  Peerless  Quartet 

5119  Hawaiian  Butterfly  (Santly)  Sterling  Trio 

There's    Something    in   the    Name    of  Ireland 
(Ager)   Henry  Burr 
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POPULAR  HITS  OF  THE  DAY 

5509  I'm   All  Bound   'Round  by  the  Mason  Dixon 

Line  ((Lewis  &  Young-Schwartz), 

Irving  Kaufman 
Somewhere  in  France  Is  the  Lily  (Howard), 

Harry  Ellis 

5510  There's    Something    in    the    Name    of  Ireland 

(Ager-Johnson)   Charles  Ryan 

When    the    New    Love    Proves    Untrue  (Ellis- 
Camp)   Harry  Ellis 

5511  For  the  Honor  of  Uncle  Sam  (Dillon)  .  .Henry  Burr 
Are  We  Down-Hearted?  No!  No!  No!  (Donald- 
son)  Harry  Evans 

COMIC  SELECTIONS 

5512  It  Takes  a  Long,  Tall,  Brown-Skin  Gal  to  Make 

a    Preacher    Lay   His   Bible    Down  (Walker- 
Skidmore)   Irving  Kaufman 

The  Old  Grev  Mare  (Panella)  Collins  &  Harlan 

5513  We'll  Keep  Things  Going  'Till  the  Boys  Come 

Home  (Sterling-Solman)   Ada  Jones 

When    Yankee   Doodle   Learns   to   Parlez  Vous 

Francais  (Hart-Nelson)   Geo.  L.  Thompson 

OPERATIC  SELECTIONS 
2023  O     Isis     and     Isiris — From     "Magie  Flute" 

(Mozart)   Enzo  Bozano 

Vecchia    Zimarra    (Farewell    Old    Coat) — From 

"La  Boheme"  (Puccini)  Enzo  Bozano 

10002  Ombra    Leggiera    (O    Tender  Shadow)' — From 

"Dinorah"  (Meyerbeer)   Mile.  Eva  Leoni 

Io     Son     Titania     (I'm     Fair    Titania) — From 

"Mignon"    (Thomas)   Mile.  Eva  Leoni 

STANDARD  VOCAL  SELECTIONS 

5514  At  Dawning  (Cadman)   James  Harrod 

From  the  Land  of  the  Sky-Blue  Water  (Eber- 

hart-Cadman)   Rose  Dreban 


SACRED  AND  CHRISTMAS  SELECTIONS 

3117  Shall     I     in     Mambre's    Fertile     Plain — From 

"Joshua"  (Handel)   Pierre  Byron 

The  Lost  Chord  (Sullivan)  Edward  Charlton 

3118  Panis  Angelicus  (O  Lord  Most  Holy)  (Francke), 

Adelaide  Kann 

.Ave  Maria  (Gounod) ..  .Mine.  Clothilde  Sirischiewich 

5515  The  Birthday  of  a  King  (Neidlinger)  ..  Harry  Evans 
Adeste  Fidelis   (Oh,  Come  All  Ye  Faithful), 

Shannon  Four 

DANCE  SELECTIONS 

5516  Somewhere  on  Broadway   (Carroll) — Fox-trot, 

Imperial  Band 
For  You   a   Rose    (Edwards) — One-step, 

Imperial  Band 

5517  I  May  Be  Gone  For  a  Long,  Long  Time  (A. 

VonTilzer) — One-step"  Imperial  Band 

You're  a  Great  Big  Lonesome  Baby  (Whiting- 
Tierney) — Fox-trot   Imperial  Band 

5518  When  You've  Picked  Your  Basket  of  Peaches — • 

From    "Hitchy    Koo!" — One-step, 

Imperial  Orchestra 
Jump    Jim    Crow — From    "Maytime" — Fox-trot, 

Imperial  Orchestra 
NEAPOLITAN  SELECTIONS 

5520  Cucu   (De  Genaro-Cannio)  Les  Iris-Palange 

Chitarrata  Gelosa  (Serenade  of  Jealousy)  (Bovio- 

Tagliaferri)   Teresa  DeMatienzo 

HAWAIIAN  SELECTIONS 

5519  Ukulele  Blues   Louise  &  Ferera 

Wiliwili   Wai    (Surging  Waters), 

Louise,  Ferera,  Greenus  Trio 
CONCERT  INSTRUMENTAL  SELECTIONS 

1069  Caucasian  Sketches  No.  2 — In  the  Village  (Ip- 

politow-Iwanow   Imperial  Orchestra 

Caucasian   Sketches   No.  4 — Rrocession   of  the 
Sardar   Imperial  Orchestra 

1070  Joffre  March  (Savino)   Imperial  Band 

The  Allies  Parade  (Bidgood)   Imperial  Band 


STARR  PIANO  CO. 

RECORDINGS  APPROPRIATE  FOR  CHRISTMAS 

7620  In  der  Christnacht   (Christmas  Eve)  (Gruber), 

Cornet  with  Violin,  Organ  and  Chimes, 

Chester  W.  Smith 
Christmas  Carols,  (1)  Holy  Night,  (2)  The  First  • 
Nowell,   (3)   God  Rest  Ye  Merry  Gentlemen, 
(4)  Hark!   The  Herald  Angels  Sing,  (5)  Holy 
Night,  Vocal  Quartet  with  Organ  accomp., 

Croxton  Mixed  Quartet 

7621  The  Holy  City  (Weatherly-Adams),  Cornet  with 

Band  accomp  Chester  W.  Smith 

Chapel  Chimes  (Reverie)  (Greenwald),  Band  with 
Chime  and  Bell  Effects  Starr  Band 

7622  Rock   of   Ages    (Hastings),    Tenor   with  Organ 

accomp.   Harry  H.  McClaskey 

Palm  Branches  (Les  Rameaux)  (Faure),  Bari- 
tone with  orch.  accomp  Royal  Dadmun 

7612  Nazareth   (Gounod),  Bass  with  orch.  accomp., 

Frederic  Martin 
One  by  One  We're  Passing  Over — Sacred  Song 
(Arrick    &    McEwan),    Tenor    with  Organ 

accomp  Wm.  McEwan 

7592  Face    to    Face — Sacred    Song    (Johnson),  Bari- 
tone with  orch.  accomp  Albert  Wiederhold 

That  Sweet  Story  of  Old— Sacred  Song  (West), 

Baritone  with  orch.  accomp  Albert  Wiederhold 

STANDARD  AND  POPULAR  PATRIOTIC  NUMBERS 
10&"26  La  Marseillaise — Marcia    Reale    (The  National 

Airs  of  France  and  Italy)  Starr  Military  Band 

The  Star  Spangled  Banner  (Key-Smith),  Bari- 
tone with  Band  accomp  Royal  Dadmun 

7618  Good-bye   Broadway,   Hello   France    (Reisner  & 

Davis-Baskette),  Tenor  with  orch.  accomp., 

Rolland  Ball 
The  Ragtime  Volunteers  Are  Off  to  War  (Mc- 

Donald-Hanley),  Tenor  with  orch.  accomp., 

Frank  Perry 

STANDARD  SELECTIONS 
10025  On   the    Road    to   Mandalay  (Kipling-Speaks), 

Bariton  with  orch.  accomp  Royal  Dadmun 

Keep  the  Home-Fires  Burning  ('Till  the  Boys 
Come  Home)  (Ford-Novello) ,  Baritone  with 
orch.  accomp  ..Royal  Dadmun 

10023  Friend  o'  Mine  (Weatherly-Sanderson),  Baritone 

with  orch.  accomp  Albert  Wiederhold 

Drink  to  Me  Only  With  Thine  Eyes,  Baritone 
with  orch.  accomp  Albert  Wiederhold 

10024  Franz  Schubert  Overture  (Von  Suppe), 

Starr  Concert  Orchestra 
Allegro  From  "Poet  and  Peasant"  (Von  Suppe), 

Starr  Concert  Orchestra 
COON  COMIC  SELECTIONS 

7619  A  Coon's  Trip  to  Heaven  (Golden)  (With  Traps 

and  Banjo)  Golden  and  Heins 

Jimmy    Trigger    (Golden)     (With    Drums  and 

Traps)  Golden  and  Heins 

DANCE  RECORDS 

10020  Spanish  Beauties — One-step  (Lope), 

Yerkes  Jazarimba  Orchestra 
A  Bunch  of  Roses — One-step  (Chapi), 

Yerkes  Jazarimba  Orchestra 

10021  It  Takes   a   Tall   Brown-Skin   Gal— March   and  ' 

One-step  (Walker-Skidmore)  Starr  Band 

Somewhere  on  Broadway-^Fox-trot  (Carroll), 

Starr  Band 

7610  Havanola — Fox-trot    (Frey),   Banjo,    Saxophone  • 

and  Piano  Van  Eps  Trio 

The  Pearl  of  the  Harem — Oriental  Rag — Two- 
step  (Guy),  Banjo,  Saxophone  and  Piano, 

Van  Eps  Trio 


PAROQUETTE  RECORD  MFG.  CO. 

116  I  Don't  Know  Where  I'm  Going,  But  I'm  on  My 

Way  (Von  Tilzer).    War  song.    Tenor  solo, 

Henry  Burr 

Way  Down  in  Arkansas  (White) .  Campbell  and  Burr 

117  Indiana  (Hanley)  :  Sterling  Trio 

You're  a  Grand  Old  Flag  (Cohan) ....  Irving  Gillette 

118  Over  There  (Cohan).  Popular  war  song.  .Henry  Burr 
I'm  Happy  When  the  Band  Plays  Dixie  (Van- 

derveer)   Echo  Quartet 

119  I've  Got  the  Sweetest  Girl  in  Maryland  (Donald- 

son)  Wm.  Sheffer 

Just  Idle  Dreams  (Mackin)  Campbell  and  Burr 

120  The  Movie  Picture  Hero  of  My  Heart  (Erdman), 

Gillette  &  Bell 
A  Face  Only  a  Mother  Could  Love  (Grossman 
and  Lange).    Comic  song  Geo.  L.  Thompson 

121  The  Holy  Cltv  (Adams)  Reed  Pinkney 

Flee  as  a  Bird  (Dana)  ...Tohn  Wilbur 

122  Killarney  (Balfe)   ."Henry  Burr 

Loch  Lomond — Scotch  Folksong  Henry  Burr 

123  Break  O'Mora  (Grey).    Bird  warblings  by  Joe 

Belmont   Concert  Orchestra 

The  Music  Box  (Laidlow)  Concert  Orchestra 

124  Oh,  Johnny!    Oh,   Johnny!    Oh! — Medley  one- 
step   (Olman).     Introducing  "At  Seven,  Seven- 
teen and  Seventy"   Dance  Orchestra 

If  You  Can't  Make  a  Hit  in  a  Ball  Game — Med- 
lev  one-step.  Introducing  "Dat  Am  De  Rag" 
(Held)  Dance  Orchestra 

125  I'm  a  Longin'  fo'  You — Waltz  (Hathaway), 

Dance  Orchestra 
In  the  Gloaming — Waltz  (Harrison). 

Dance  Orchestra 
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The  Little  Butterfly ! 


A  "Small  Edition"  of  the  Famous  Big  BUTTERFLY 
MOTOR  That  Is  Now  Leading  the  Motor  World 

Created  to  meet  the  demand  for  a  smaller,  less  powerful  motor  with 
the  quiet-running,  watch-like  efficiency  of  its  "Big  Brother,"  but 
suitable  for  less  expensive  machines  (the  $50  to  $75  class) .  Jewel-bearing 
of  course,  like  the  Big  Butterfly.  Plays  three  10-inch  or  two  12-inch 
records  at  one  winding.  Guaranteed  in  every  part  and  detail  —  a 
supremely  dependable  piece  of  mechanism  backed  by  the  craftsman- 
ship and  good  name  of  the  House  of  Markels. 


Our  Regular  Motor  No.  M-2 

The  most  inexpensive  and  efficient  Phonograph 
Motor  in  the  market  today  —  Standard  with  a 
large  number  of  users — Ask  for  our  Bulletin  M-2, 

giving  large  cut  and  specifications. 


MARKELS  MOTOR  No.  M-2 


Are  you  acquainted  with  the  wonder-worker,  the  BIG  BUTTERFLY  MOTOR  ? 
Have  you  read  our  announcements  in  previous  numbers  of  the  Talking  Machine  World  ? 
If  not,  send  for  our  descriptive  folders  at  once  and  give  us  an  idea  of  your  require- 
ments.   Our  quotations  will  interest  you. 

Write,  Phone,  Wire  —  for  Prices  and  Information 


LEONARD  MARKELS,  165  William  St.,  New  York 


THE   TALKING    MACHINE  WORLD 


Some  of  the  Leading  Jobbers 
of  Talking  Machines  in  America 


VICTOR 

DISTRIBUTORS 

VICTORS  EXCLUSIVELY 

1  We  make  a  specialty  of  getting  the  order 
out  on  time — every  time. 

The  Rudolph  Wurlitzer  Co. 

CINCINNATI  AND  CHICAGO 

Two  points  of  supply;  order  from  the  nearer 


TEST  IT. 

OUR  VICTOR 

Record  Service 

has  a  reputation  for  efficiency. 
Suppose  you  try  it. 

E.  F.  DROOP  &  SONS  CO. 

1300  G.  STREET,  WASHINGTON.  D.  C. 
231  N.  HOWARD  STREET.   BALTIMORE.  MD 


GATELY-HAIRE  CO.,  Inc. 

If  it's  Victor,  we  have  it 
We  have  it  if  it's  Victor 
ALBANY,  N.  Y. 


Smith,  Kline  &  French  Co. 

PHILADELPHIA 

Wholesale  Distributor*  for 

STMI  INSTHUMtNT  Or  QUALITY 
CLEAR   AS  A  BELL 

In  PENNSYLVANIA,  NEW  JERSEY 
DELAWARE  and  MARYLAND 


This  Refers  To 
You,  Mr.  Jobber 


Every  talking  machine  jobber  in 
this  country  should  be  represented 
in  this  department,  no  matter  what 
line  he  handles  or  where  he  is  lo- 
cated. The  cost  is  slight  and  the 
advantage  is  great.  Be  sure  to  have 
your  card  in  this  department  of 
The  Talking  Machine  World 
each  month.  It  will  pay  you  a  big 
profit  on  the  investment. 


Where  Dealers  May  Secure 


COLUMBIA 


Product 


Ready,  Full  Stocks,  and  Prompt  Deliveries 
from  Convenient  Shipping  Centers 
all  over  the  United  States. 


Distributors 


Atlanta,  Ga„  Columbia  Graphopnone  Co.,  63  N. 
Pryor  St. 

Baltimore,  M«i  .  Columbia  Graphopbone  Co.,  Ill 

West  German  St. 
Boston,  Columbia  Graphopbone  Co.,  137  Federal 

St. 

Buffalo,  N.  V„  Columbia  Graphopbone  Co.,  623 
Main  St. 

Chicago,  III.,  Columbia  Graphopbone  Co.,  14  N. 

Michigan  Ave. 
Cincinnati.  O.,  Columbia  Graphophone  Co.,  117- 

119  W.  Fourth  Ave. 
Cleveland.  O.,  Columbia  Graphopbone  Co.,  1376 

Ruclld  Ave. 

Dalian,  Tex.,  Columbia  Graphopbone  Co.,  lull 
Elm  St. 

Denver,  Colo.,  Columbia  Stores  Co.,  S0Q-S07  Six- 
teenth St. 

Detroit,  Mich..  Columbia  Graphophone  Co.,  401 

Woodward  Ave. 
Indianapolis,  Lnd.,  Columbia  Graphophone  Co., 

44  N.  Pennsylvania  St. 
Kansas  City,  Mo.,  Columbia  Graphopbone  Co., 

1112  Grand  Ave. 
Las  Angeles,  Col.,  Columbia  Graphopbone  Co., 

745  S.  Broadway. 
Minneapolis.  Minn.,  Columbia  Graphopbone  Co., 

412-414  Nicollet  Are. 
New  Haven,  Conn.,  Columbia  Graphopbone  Co., 

25  Church  St. 
New  Orleans,  lav,  Columbia  Graphopbone  Co., 

517-525  Canal  St. 
New  fork  City,  Columbia  Graphophone  Co..  83 

Chambers  St. 
Omaha,  Neb.,  Schmoller  A  Mueller  Piano  Co. 
Philadelphia,   Ps>.,   Pennsylvania    Talking  Ma- 
chine Co.,  210  N.  Broad  St. 
Pittsburgh.    Columbia    Graphophone    Co.,  101 

Sixth  St 

Portland,  Me.,  Columbia  Graphophone  Co.,  43 

Exchange  St. 
Portland.  Ore.,  Columbia  Graphophone  Co.,  429- 

431  Washington  St. 
Rochester,  N.  Y.,  The  Grafonola  Co.,  23  Clinton 

Ave.,  South. 

Bait    Lake   City.   Vtmh,   Columbia   Stores  Co., 

Dooly  Block. 
San  Francisco,  Cal„  Columbia  Graphophone  Co.. 

334  Sutter  St. 
Seattle.  Wash.,  Columbia  Graphophone  Co.,  911 

Western  Ave. 
Spokane,    Wash.,    Columbia    Stores    Co.,  808 

Sprague  Ave. 
Springfield.  Mass.,  Columbia  Graphopbone  Co., 

289  Main  St. 
St.  Louis,  Mo.,  Columbia  Graphopbone  Co.,  1008 

Olive  St. 

Tamps,  Fla.,  Tampa  Hardware  Co. 


rights 


DEALERS  WANTED— Exclusive  selling 
given  where  we  are  not  actively  represented. 

Write  (or  particulars  to  tke  Columbia  Graphophone 
Co.,  Wholesale  Department,  Waelxoorth '  Building, 
New  York. 

Headquarters  for  Canada: 
Columbia  Graphopbone  Co.,  SOS-5-7  Soranrsa  Ave. 
Toronto,  Ont. 


SERVICE  FIRST 


EXCLUSIVE  VICTOR  JOBBERS 
WHOLESALE  ONLY 

Standard  Talking  Machine  Co. 

PITTSBURGH,  PA. 


Victor  Exclusively 

EASTERN  TALKING  MACHINE  CO. 

177  Tremont  Street,  Boston 

VICTOR  DISTRIBUTORS 


Sherman,  play  &  Co. 

San  Francisco.  Los  Angeles.  Portland,  Seattle.  Spoks 
PACIFIC  COAST  DISTRIBUTORS  OF 
VICTOR  PRODUCTS 


W.J.  DYER  &  BRO. 

Saint  Paul.  Minn. 

VICTOR  &  EDISON 

Distributors 

Quid  Service  for  all  points  in  the  North- 
west.   Machines,  Records,  Supplies. 


The  PERRY  B.  WHITSIT  CO. 

Distributors  of 

Victrolas  and  Victor  Records 

COLUMBUS,  OHIO 


Southern  Victor  Dealers 

Largest  Stock  VICTROLAS  and  RECORDS. 
Prompt  Shipment  end  Lots  Freight  Rates. 

WALTER  D.  MOSES  &  CO. 

Oldest  Music  House  in  Virginia  or  North  Carolina. 

RICHMOND,  VA. 


OLIVER 
DITSON 
COMPANY 

BOSTON 


Lsrsesl  VICTOR  T.l  kins 
Machine  Distributors  East  of 
Chicago.  

Creator,  si  "The  Futot  Victor 
Serrics."  Let  a>  tell  yon  nor. 
shoot  our  icrrice. 


IMMEDIATELY  the  hallmark  of 
Thomas  A.  Edison  is  stamped  upon 
a  product,  that  product  is  half  sold. 


The 

NEW 
EDISON 

bears  the 
Edison  hallmark 


JOBBERS  OF  THE  NEW  EDISON,  EDISON  RE-CREATIONS, 
THE  NEW  EDISON  DIAMOND  AMBEROLA  AND  BLUE  AMBEROL  RECORDS 


CALIFORNIA  , 
Los  Angeles— Diamond  Disc  Distribut- 
ing Co. 

San    Francisco — Edison  Phonographs, 

COLORADO 
Denver— Denver  Dry  Goods  Co. 

New    Haven — Pardee-Elleriberger  Co., 

GEORGIA 
Atlanta — Phonographs,  Inc. 

ILLINOIS 
Chicago — The  Phonograph  Co. 

jaiaes  I.  Lyons.    (Amberola  only.) 


LOUISIANA 
New  Orleans — Diamond  Music  Co.,  Inc. 

MASSACHUSETTS 
Boston — Pardee-EUenberger  Co. 

MICHIGAN 
Detroit — Phonograph  Co.,  of  Detroit. 

MINNESOTA 
Minneapolis — Laurence  H.  Lucker. 
St.  Paul— W.  J.  Dyer  &  Bro.  (Amberola 
only.) 

MISSOURI 
Kansas  City— The  Phonograph  Co.  of 

Kansas  City. 
St  Louis — Silverstone  Music  Co. 

MONTANA 
Helena— Montana  Phonograph  Co. 

NEBRASKA 
Omaha — Shultz  Bros. 

NEW  YORK 
Albany — American  Phonograph  Co. 


New  York — The  Phonograph  Corp.  of 

Manhattan. 
Syracuse — Frank  E.  Bolway  &  Son,  Inc. 

W.   D.   Andrews  Co.  (Amberola 

only.) 

Buffalo— W.  D.  &  C.  N.  Andrews  Co. 
(Amberola  only.) 

OHIO 

Cincinnati — The  Phonograph  Co. 
Cleveland — The  Phonograph  Co. 

OREGON 
Portland — Edison   Phonographs,  Ltd. 

PENNSYLVANIA 
Philadelphia — Girard  Phonograph  Co. 
Pittsburgh — Buehn  Phonograph  Co. 
Williamsport — W.  A.  Myers. 

RHODE  ISLAND 
Providence — J.  A.  Foster  Co.  (Amberola 
only.)  ''SKi'f^MiWiKl^SfiiMBKlffll 
TEXAS 

Dallas  —  Texas-Oklahoma  Phonograph 
Co. 


El  Paso— rEl  Paso  Phonograph  Co.,  Inc. 
UTAH 

Ogden — Proudfit  Sporting  Goods  Co. 

VIRGINIA 
Richmond — C.  B.  Haynes  &  Co. 

WISCONSOIN 
Milwaukee — The    Phonograph    Co.  of 

Milwaukee. 

CANADA 

Montreal — R.  S.  Williams  &  Sons  Co., 
Ltd. 

St  John— W.  H.  Thorne  &  Co.,  Ltd. 
Toronto — R.  S.  Williams  &  Sons  Co., 

Ltd.  . 

Vancouver — Kent  Piano  Co,,  Ltd. 
Winnipeg— R.  S.  Williams  &  Sons  Co.. 

Ltd. 

Calgary— R.  S.  Williams  4  Sons  Co., 
Ltd. 
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The  best-known  trade  mark  in  the  world 


"The  Victor  talking  machine's  design,  '  His  Master's  Voice,' 
has  become  a  household  word,  and  the  quaint  little  fox  terrier  at 
attention  before  the  horn  is  familiar  to  more  Americans  than  any 
of  the  world's  great  masterpieces" — Collier's  Weekly. 


Entered  as  second-class  matter  May  2,  1905,  at  the  post  office  at  New  York,  Jf.  Y..  under  the  act  of  Congress  of  March  2.  1879. 
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The  Highest  Class  Talking 
Machine  in  the  World 


THE  INSTRUMENT  OF  QUALITY 


LEAR   AS  A  BELL 


hp 


The  first  Phonograph 
made  in  the  world 
to  play  all  makes  of 
disc  records  perfectly 


Elite  $180 


Supreme 

$1000 

Elite 

$l8o 

Troubadour 

$85 

Invincible  II 

$00 

Baby  Grand 

160 

Rhapsody 

60 

Invincible  I 

375 

Intermezzo 

140 

Mendelssohn 

55 

Grand 

275 

Imperial  II 

no 

Melodie 

50 

Laureate 

200 

Imperial  I 

105 

Portable 

50 

Art  models  made  to  special  order  to  suit  any  taste 

Catalog  and  particulars  on  request 

cmora  $f)onograpf)  H>alefii  Company,  3nc. 

GEORGE  E.  BRIGHTSON,  President 
Executive  Offices:  279  Broadway,  NEW  YORK 

DISTRIBUTORS  THROUGHOUT  THE  COUNTRY 

Sonora  is  licensed  and  operates  under  BASIC  PATENTS  of  the  phonograph  industry 
HIGHEST  SCORE  FOR  TONE  QUALITY  AT  PANAMA-PACIFIC  EXPOSITION 
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VICTOR  MAKES  "WIRELESS"  RECORDS 

In  Co-operation  With  Marconi  Institute  Helps 
Fill  Demand  for  Operators 

One  of  the  many  problems  of  the  War  De- 
partment at  the  present  time  is  that  of  securing 
a  sufficient  number  of  competent  wireless  oper- 
ators, and  arrangements  have  just  recently  been 
made  whereby  the  Victor  Talking  Machine  Co. 
in  co-operation  with  the  Marconi  Institute  will 
issue  a  special  set  of  records  to  be  used  for 
purposes  of  instruction. 

These  instruction  records  were  primarily  pre- 
pared as  a  part  of  the  courses  offered  to  radio 
students  by  the  Marconi  Institute  of  New  York. 

Owing  to  the  unusual  demand  for  skilled 
telegraphists  in  the  United  States  Army  and 
Navy,  the  institute  quickly  realized  that  it  would 
be  almost  impossible  to  provide  training  fa- 
cilities rapidly  enough  to  meet  conditions 
brought  about  by  the  war.  To  meet  this  emer- 
gency this  series  of  lessons  on  Victor  records 
was  prepared  in  order  that  students  might  have 
the  much  more  frequent  opportunities  and  all 
the  facilities  for  study  which  can  so  readily  be 
afforded  by  the  Victrola,  either  at  home  or  in 
camp. 

Those  who  have  experimented  at  all  with  wire- 
lessi  know  that  it  is  rather  more  difficult  to  re- 
ceive correctly  than  it  is  to  send.  The  send- 
ing operator  at  least  knows  what  it  is  that  he 
wishes  to  say,  and  it  is  easy  to  understand  how 
valuable  these  Victor  records  will  be  to  the 
student. 

In  the  ordinary  way  it  is  necessary  to  have 
two  people  at  work  before  the  student  can  get 
any  practice.  There  must  be  someone  to  send 
as  well  as  someone  to  receive,  and  this  difficulty 
is  at  once  obviated  by  the  use  of  the  records. 

Another  even  more  valuable  feature  of  the 
records  is  that  they  afford  the  student  ample 
practice  in  receiving  under  all  sorts  of  "interfer- 
ence." The  operation  of  several  wireless  instru- 
ments in  the  same  area  produces  a  confusion 
which  is  known  as  interference,  and  which  great- 
ly increases  the  difficulty  of  receiving  correctly. 
By  means  of  the  records  the  most  serious  "inter- 
ference" conditions  can  be  so  arranged  that  the 
student,  through  practice,  may  readily  become 
expert  under  the  most  adverse  conditions. 


New  York,  December  15,  1917 


CHANGE  NAME  TO  MICKEL  BROS.  CO. 

Weil-Known  Victor  Jobbers  of  Omaha  Make 
.  Important  Announcement 

Omaha,  Neb.,  December  4. — The  Mickel  Bros. 
Co.,  of  this  city,  have  dropped  the  name  "Ne- 
braska Cycle  Co."  and  hereafter  will  be  known 
as  the  "Mickel  Bros.  Co.,  of  Omaha." 

As  is  well  known  the  cycle  business  is  a  past 
issue  with  this  firm  and  they  have  sold  prac- 
tically everything  in  the  way  of  accessories, 
wheels,  motor  cycles  and  bicycles,  and  installed 
a  line  of  pianos  instead,  so  really  the  name  of 
"Cycle  Co."  is  a  misnomer. 

Geo.  E.  Mickel,  manager  of  the  company,  re- 
marked: "We  have  been  working  toward  this 
for  some  four  or  five  years  and  finally  have 
cleaned  out  all  of  our  stock  of  the  other  lines 
and  changed  the  name." 

Business  in  Omaha  is  most  excellent  in  all 
lines  and  there  is  only  one  thing  that  holds  the 
Victor  business  down  and  that  is  the  shortage 
of  machines,  as  it  is  impossible  to  get  Victrolas 
to  adequately  take  care  of  the  business. 

BLOOMINGDALE  DEPARTMENT  MOVED 

Victrolas  and  Grafonolas  Now  being  Sold  on 
Second  Floor  of  the  Big  Store 

The  talking  machine  department  of  Bloom- 
ingdale  Bros.,  the  big  New  York  department 
store,  in  which  both  Victrolas  and  Grafonolas 
are  featured,  has  ben  removed  to  the  second 
floor  of  the  company's  store  at  Fifty-ninth 
street  and  Third  avenue.  The  new  location 
is  much  more  convenient  for  the  public,  and 
additional  facilities  are  provided  to  take  care 
of  the  growing  trade,  including  the  installation 
of  many  soundproof  demonstrating  booths. 


A  DEFINITION  OF  SUCCESS 

What  is  success?  The  accumulation  of  great 
riches?  Obtaining  high  offices  tnd  gaining  the 
applause  of  the  public?  Or  is  it  giving  the  best 
that  is  in  us,  in  a  practical  way,  to  the  public  for 
the  good  of  mankind?  For  one  to  give  to  the 
world  the  best  that  is  in  him,  in  the  most  use- 
ful way,  he  must  be  able  to  make  home  what  it 
implies,  the  happiest  place  on  earth. 


Price  Twenty  Cents 


TALKING  MACHINE  AS  A  GIFT 

Nothing  More  Suitable  for  Music  Lovers  and 
Its  Merits  Should  Be  Presented  by  Dealers 
Through  Publicity  in  a  Most  Emphatic  Way 

Referring  to  the  most  suitable  Christmas  gift 
for  music  lovers,  the  Pictorial  Review  in  a  re- 
cent issue  spoke  of  the  talking  machine  and  its 
value  in  this  connection  as  follows: 

"The  value  of  a  talking  machine  as  a  Christ- 
mas present  is  not  confined  to  the  amount  of 
pleasure  it  will  give  the  untrained  music-lover, 
but  includes,  too,  its  immense  importance  as  an 
educator.  There  was  a  time  when  the  talking 
machine  was  derided  by  all  who  fancied  them- 
selves real  music-lovers,  but  now  this  class  of 
music  has  no  firmer  friends  nor  stancher  advo- 
cates than  the  professional  musicians,  who  have 
recognized  the  inestimable  value  to  the  student. 

"Familiarity,  as  applied  to  good  music,  does 
not  breed  contempt,  but  rather  understanding 
and  admiration,  and  the  talking  machine  has 
made  discriminating  music-lovers  out  of  many 
who  were  previously  indifferent  to  its  appeal, 
and  has  brought  to  the  music  student  the  best 
work  of  great  artists  in  a  way  that  would  have 
been  practically  impossible  before,  or  would  at 
least  have  represented  the  expenditure  of  many 
hundreds  of  dollars  in  concert  and  opera  tickets. 
This  is  especially  true  for  the  student  of  sing- 
ing and  of  the  violin.  A  good  record  of  some 
song  or  operatic  aria,  made  by  one  of  the  great 
artists  of  the  world,  if  properly  studied  and  ana- 
lyzed, is  worth  many,  many  lessons  from  the 
best  of  teachers.  In  fact,  there  is  no  other 
way  by  which  the  student  can  come  into  such 
close  contact  with  the  great  interpreters  of 
music.  Talking  machines  may  be  found  in  many 
differing  sizes  and  styles,  ranging  in  price  from 
$15  up.  To  a  friend  who  already  owns  a  talk- 
ing machine,  a  few  especially  good  records  make 
a  most  acceptable  gift." 

PRESIDENT'S  DAUGHTER  IN  CONCERT 

Appearances  for  Benefit  of  Red  Cross  Taken 
Advantage  of  by  Dallas  Dealers  to  Call  At- 
tention to  Her  Columbia  Records 

The  recent  appearance  of  Miss  Margaret 
Woodrow  Wilson,  daughter  of  President  Wilson, 
in  concert  in  Dallas,  Texas,  was  taken  full  ad- 
vantage of  in  the  advertising  of  the  Will  A. 
Watkin  Co.,  which  called  attention  to  the  fact 
that  Miss  Wilson  sings  "The  Star  Spangled 
Banner"  for  the  Columbia  Co.  and  gave  the  num- 
ber of  the  record  for  convenience. 

The  company  also  arranged  a  special  Grafo- 
nola  window  display  in  honor  of  Miss  Wilson's 
appearance,  and  her  records  were  strongly  fea- 
tured therein.  The  proceeds  of  the  concert  went 
to  the  benefit  of  the  Red  Cross. 


VOICE  RECORDS  OF  SOLDIERS 

At  the  Museum  Association  conference  held 
in  Sheffield,  England,  recently  it  was  suggested 
that  every  town  should  arrange  for  a  voice  rec- 
ord from  every  soldier  who  returned  home  of 
his  experiences  in  fighting. 

The  delegates  proposing  this  added  that  there 
should  be  records  from  prisoners  of  war  telling 
how  they  had  been  treated  by  their  captors  and 
museums  should  contain  everything  that  would 
lead  posterity  to  see,  feel  and  understand  the 
terrible  ordeal  through  which  civilization  is 
passing  at  the  present  time. 


OPENS  BRANCH  IN  WICHITA  FALLS 

The  Numm  Electric  Co.,  of  Amarillo,  Tex., 
have  opened  a  branch  house  in  Wichita  Falls, 
and  have  been  fortunate  in  securing  the  Victor 
agency,  formerly  held  by  Harrison  &  Everton, 
at  that  place.  They  have  also  taken  on  the 
Brunswick  line  of  talking  machines. 


WALTER  B.  FULGHUM'S  NEW  STORE 

Former  Manager  of  Order  Department  of  Vic- 
tor Co.  Now  Operating  Retail  Victor  Store 
in  Richmond,  Ind.,  His  Home  Town 


Richmond,  Ind.,  December  4. — Walter  B 
Fulghum,  who  some  time  ago  resigned  his  posi- 
tion as  manager  of  the 
order  department  of 
the  Victor  Talking 
Machine  Co.,  after 
twelve  years  of  serv- 
ice, is  now  firmly 
established  in  his  new 
retail  Victrola  store 
in  this  city,  which  is 
his  home  town. 

Mr.  Fulghum  bought 
out  Martin's  Music 
Shop  and  immediately 
set  about  remodeling 
the  store  with  the  re- 
sult that  he  now  has 
most  attractive  quar- 
ters, modern  in  every 
particular,  as  will  be 
seen  by  the  accom- 
panying illustration. 

Mr.  Fulghum  nat- 
urally handles  the 
Victor  line  exclusively 
and  has  put  in  a  sub- 
stantial stock  of  both 


Victrolas  and  records.  His  long  connection 
with  the  factory  has  given  him  a  broad  knowl- 
edge of  every  detail  of  the  line  and  his  many 
friends  in  the  trade  are  confident  that  the  new 
venture  will  prove  an  unqualified  success. 

In  fact,  he  has  received  most  convincing  evi- 
dence in  this  connection  from  the  people  of 
Richmond. 


The  Attractive  Quarters  of  Walter  B.  Fulghum 
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THE   TALKING    MACHINE  WORLD 


Some  Qualities  That  Are  Essential  to  the  Success 
of  the  Modern  Talking  Machine  Salesman  a  n 


Not  everyone  stops  to  consider  that,  in  reality, 
a  polite  man  and  a  politician  really  mean  the 
same  thing.  So,  for  that  matter,  does  a  police- 
man. Policy,  police,  politics  and  politeness  all 
have  a  common  root;  though  they  seem  far 
enough  apart  sometimes.  They  all  hark  back 
to  the  old  Greek  word  polis,  which  means  sim- 
ply "city."  That  explains  the  politician  and 
the  policeman,  of  course;  but  likewise  it  ex- 
plains the  polite  man.  For  he  is  the  "man  of 
the  city";  who  knows  how  to  be  courteous  (that 
is,  accustomed  to  the  ways  of  a  Court)  and 
how  to  be  urbane  (which  is  what  our  Roman 
ancestors  called  the  quality  of  "cityfiedness,"  as 
you  might  call  it).  Yes,  the  polished  way 
(polis  again)  is  the  way  of  the  city,  the  polite 
way,  the  urbane  way.  And  just  as  the  city  is 
the  real  sign  and  symbol  of  modern  civilization, 
so  also  the  polite  man  is  essentially  the  modern 
man. 

Politeness,  however,  need  not  be  confined  to 
the  city  man,  for  the  small-town  feller  can  have 
it  too,  even  though  he  does  not  always  have  as 
much  of  it  as  would  be  agreeable.  But  when 
the  small-town  feller-  happens  to  be  a  talking 
machine  salesman  he  finds  politeness  his  need  in 
more  ways  than  one,  and  so  becomes  a  city  man 
without  always  knowing  it. 

Certainly,  the  salesman  must  needs  be  a 
polite  man.  no  matter  where  he  may  be  domi- 
ciled; but  the  politeness  which  should  be  his 
is  not  the  politeness  of  Lord  Chesterfield,  the 
politeness  of  wigs  and  hoops,  of  sedan-chair  and 
minuets  by  Corelli.  It  is  not,  in  short,  the 
politeness  that  murmured  under  its  breath  at 
bluff  Dr.  Johnson  and  was  all  artifice  and  syni- 
cism,  all  stiffness  and  mechanism,  that  was  too 
unnatural  to  live;  and  so  died  with  its  mother, 
the  eighteenth  century. 

The  politeness  of  to-day  neither  grins,  nor 
bows  obsequiously.  It  is  not  the  trained  ser- 
vility of  the  man-servant  who  lifts  not  his  eyes, 
nor  the  odious  familiarity  that  claps  on  the  back 
and  pretends  to  an  acquaintance  it  does  not 
possess.  It  is  not  the  smirking  drivel  of  the 
village  cut^up  among  a  bevy  of  girls,  nor  the 
stilted  formality  of  the  old-fashioned  mid-nine- 
teenth century  maiden  afraid  that  every  man  had 
designs  on  her.  Our  sort  of  politeness  is  of 
another  sort. 

Gradually  in  America  we  are  evolving  a  busi- 
ness ideal  of  politeness.  Every  man  who,  like 
the  talking  machine  salesman,  has  much  to  do, 
in  business  relations,  with  the  opposite  sex, 
needs  to  know  the  basis  of  this  manner  and 
adopt  it  sincerely  for  his  own.  Yet  it  cannot 
be  made  one's  own  unless  one  believes  in  it. 

Our  American  style  of  politeness  is  becoming 
based  upon  a  recognition  of  the  truth  that  we 
are  finding  profitable  in  advertising;  namely, 


that  a  sincere  statement  of  facts,  presented  with- 
out boasting  and  also  without  servility,  wins;  and 
wins  because  it  is  right,  not  because  it  seems 
superficially  pleasing. 

A  salesman  who  is  dealing  with  women  to  a 
large  extent  and  who  has  to  sell  expensive  talk- 
ing machines  needs  to  know  to-day  that  sin- 
cerity and  truth-speaking  are  the  foundations 
of  the  only  kind  of  politeness  that  may  be  de- 
pended on  to  carry  him  through  every  kind  of 
difficulty.  To-day  it  is  not  necessary  to  flatter 
a  woman  customer,  or  to  be  formal  with  her. 
It  is  only  necessary  to  speak  the  truth  and  to 
treat  her  with  the  same  respect  one  would  give 
to  the  women  members  of  one's  own  family. 
It  is  most  decidedly  not  necessary,  either,  to 
agree  unqualifiedly  with  every  silly  or  thought- 
less statement  a  customer  may  make,  whether 
that  -customer  be  man  or  woman.  For  the 
question  may  be  asked  by  one  who  knows  its 
erroneousness  but  wishes  to  be  set  straight.  In 
any  case,  to  agree  with  those  who  know  them- 
selves to  be  ignorant  in  the  specified  direction, 
though  they  do  not  perhaps  confess  it,  is  to 
destroy  all  belief  in  one's  sincerity.  When  that 
belief  has  vanished  from  the  customer's  mind, 
there  is  slim  chance  of  doing  satisfactory  or 
any  business. 

It  is  a  fact  unfortunately  true  that  the  general 
public  have  obtained  some  false  ideas  concern- 
ing our  business,  the  profits  in  it,  and  the 
degree  of  credibility  to  be  assigned  to  the  state- 
ments made  by  salesmen.  In  consequence  of 
this,  it  has  become  the  practice  for  many  large 
houses,  and  is  rapidly  becoming  the  practice  of 
them  all,  to  insist  that  statements  made  by 
salesmen  shall  be  strictly  truthful  and  shall  en- 
tirely avoid  any  knocking  of  competitor's  goods. 
What  is  this  policy  but  a  recognition  of  the  fact 
that  the  truest  politeness  is  to  tell  the  truth,  and 
let  the  merits  of  the  house  that  offers  the  goods 
speak  for  themselves? 

But  no  one  need,  or  should,  suppose  that, 
therefore,  the  salesman  is  under  less  obligation 
to  be  courteous.  There  is  all  the  difference  in 
the  world  between  familiarity  and  politeness. 
The  old-fashioned  familiarity  was  always  based 
on  insolence,  and  therefore  always  on  lies;  be- 
cause one  who  takes  liberties  pretends  to  be- 
lieve in  the  existence  of  something  that  does 
not  exist;  namely,  a  right  to  intrude  his  per- 
sonality upon  another. 

Business  politeness,  in  these  days,  is  based,  as 
was  remarked,  on  sincerity  and  truth-telling. 
Now,  sincerity  and  truth-telling  cannot  be  prac- 
ticed without  involving  also  the  development  of 
a  better  regard  for  the  feelings  of  others  and 
less  insistence  upon  one's  own  supposed  personal 
rights.  The  day  is  rapidly  passing  when  it  is 
considered  an  infraction  of  one's  rights  to  be 


required  to  refrain  from  smoking  in  a  piano 
wareroom,  or  to  be  expected  to  keep  one's  speech 
free  from  profanity  and  objectionable  slang. 
That  the  average  salesman  should  consider 
it  his  duty  always  to  be  ready,  at  any  time  of 
the  day,  to  talk  business  with  a  lady  is  no  longer 
a  matter  for  argument.  One  recognizes  the 
necessity  instinctively.  Nor  is  there  any  longer 
an  excuse,  in  popular  usage  or  trade  custom,  for 
permitting  the  continuance  of  any  method  which 
contradicts  the  modern  definition  of  business 
politeness;  which  is  the  habit  of  telling  the  truth 
and  of  being  sincere,  without  familiarity  and 
without  rudeness. 

The  processes  whereby  the  manners  of  a  peo- 
ple are  developed  cannot  be  called  rapid  upon 
the  most  charitable  of  constructions;  but  they 
are  perfectly  sure.  The  superficial  observer 
may  question  whether  the  rising  generation 
shows  any  real  improvement  in  respect  of  po- 
liteness over  the  standard  of  its  fathers;  but,  in 
fact,  all  signs  point  to  a  gradual  and  steady  ad- 
vance in  this  respect.  Those  who  belong  to  the 
older  school  may  well  remember  that  the  moral 
and  social  standards  of  our  national  life  are 
steadily  rising,  and  that  behavior  which,  twen- 
ty-five years  ago,  was  accepted  as  usual — even 
expected — in  business  offices  and  warerooms, 
would  now  be  considered  intolerable. 

The  professional  talking  machine  salesman 
needs  to  possess,  above  all  others  who  engage 
in  retail  business,  the  priceless  asset  of  urban- 
ity. To  be  even-tempered,  truthful,  calm  and 
courteous,  in  all  situations  is  to  be  success- 
ful in  every  line  of"  endeavor.  But  such  quali- 
ties are  especially  valuable  in  the  business  of 
selling  talking  machines  and  records.  To  ef- 
fect the  sale  of  an  expensive  instrument  in  the 
face  of  stiff  competition,  with  on  the  one  side 
ignorance  and  its  accompanying  suspicion,  and 
on  the  other  side  an  unscrupulous  competitor, 
is  not  always  easy;  but  it  is  quite  impossible  for 
the  man  who  is  not  a  gentleman  by  instinct. 
The  bully,  the  offensively  familiar,  and  the  insin- 
cere, can  never  efface  their  real  nature  in  busi- 
ness contests  of  this  sort.  Only  the  gentleman 
can  keep  his  temper  and  his  head  at  the  same 
time,  while  telling  the  truth  and  exposing  the 
lie.  To  have  these  qualities  as  part  of  one's 
make-up  is  to  be  that  paragon,  a  truly  polite 
man,  in  the  best  and  truest  sense  of  the  term. 
It  is  also  to  be  a  successful  salesman. 

No  man  can  acquire  such  winning  qualities 
by  wishing  for  them.  If  he  wants  them  only  as 
weapons  wherewith  to  make  sales  he  will  be 
disappointed.  But  if  he  cultivates  true  polite- 
ness, by  telling  the  truth,  and  trying  to  be  sin- 
cere, straight  and  respectful,'  without  servility 
or  rudeness,  then  he  will  acquire  these  qualities, 
and  with  them  success. 


Corley  Fibre  Victrola  Trunks 

Are  Making  Dollars  for  Dealers  Everywhere 


From  every  section  of  the  country  come  enthusiastic  reports  of  the  ready  welcome 
accorded  them  by  Victrola  owners.  No  need  for  any  long-winded  sales-talk — simply 
show  them — they  sell  on  sight!  Made  from  durable  hard  fibre,  reinforced  metal 
corners,  strong  brass  "lock  and  snap  catches.    Staunch,  safe — durable. 

TWO  STYLES— TWO  SIZES— BOTH  WINNERS 

Style  4  (without  record  tray,  for  Victrola  IV)  '  $5.50 

Style  6  (without  record  tray,  for  Victrola  VI)   6.50 

Style  4-T  (with  record  tray,  for  Victrola  IV)   6.75 

Style  6-T  (with  record  tray,  for  Victrola  VI)   7.75 

Don't  overlook  this  "easy  money" — every  owner  of  a  cabinet  Victrola  will  want  a 
IV  or  VI  and  one  of  these  convenient  Victrola  Trunks.  Be  ready  to  supply  them. 
Get  your  orders  in  now — by  mail  or  wire.  We  will  ship  promptly  upon  receipt. 
Descriptive  circulars  mailed  on  request. 
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ORIGINATORS  OF  FIBRE  VICTROLA  TRUNKS 


213  EAST  BROAD  STREET 


RICHMOND,  VA 
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Victrola  IV-A,  $20 

Oak 


M 
ft 


'2 


Victrola  X-A,  $85 

Mahogany  or  oak 


HIS  MASTERS  VOICE 

REG.  U.S.  PAT  OFF. 


"Will  there  be  a 
Victrola  in  your  home 
this  Christmas?" 

That  is  the  question  being  put  before 
the  entire  country  in  the  extensive 
Victor  advertising. 

That  is  the  question  which  is  going 
to  be  settled  in  thousands  of  homes — 
and  settled  to  your  satisfaction. 

That  is  the  question  which  will  help 
to  make  a  new  high  record  for  Victor 
Christmas  business. 

So  don't  lose  sight  of  the  value  to 
you  of  the  Victor  holiday  advertising 
and  "Will  there  be  a  Victrola  in  your 
home  this  Christmas?" 


Victrola  VIII-A,  $45 

Oak 


Victrola  XVI,  $215 
Victrola  XVI.  electric.  $270 

Mahogany  or  oak 


1 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.  S.  A. 

Berliner  Gramophone  Co.,  Montreal,  Canadian  Wholesalers 

Important  Notice.    Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special 
processes  of  manufacture,  and  their  use,  one  with  the  other,  is  absolutely  essential  to  a  perfect  Victor  reproduction. 

'Victrola"  is  the  Registered  Trade-mark  of  the  Victor  Talking  Machine  Company  designating  the  products  of  this  Company  only 

Warning:  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


Albany,  N.  Y  Gately-Haire  Co.,  Inc. 

Atlanta,   Ga  Elyea-Austell  Co. 

Phillips  &  Crew  Co. 

Austin,  Tex  The  Talking  Machine  Co.,  of 

Texas. 

Baltimore,    Md  Cohen  &  Hughes. 

E.  F.  Droop  &  Sons  Co. 

H.  R.  Eisenbrandt  Sons,  Inc. 

Bangor,  Me  Andrews  Music  House  Co. 

Birmingham,  Ala... .  Talking  Machine  Co. 
Boston,   Mass  Oliver  Ditson  Co. 

The  Eastern  Talking  Machine 
Co. 

The  M.  Steinert  &  Sons  Co. 
Brooklyn,  N.  Y  American  Talking  Mch.  Co. 

G.  T.  Williams. 
Buffalo,  N.  Y  W.  D.  &  C  N.  Andrews. 

Neal,  Clark  &  Neal  Co. 

Burlington,  Vt  American  Phonograph  Co. 

Butte,  Mont  Orton  Bros. 

Chicago,   IU  Lyon  &  Heaiy. 

Thft  Rudolph  Wurlitzer  Co. 

Chicago  Talking  Machine  Co. 

Cincinnati,  O  The  Rudolph  Wurlitzer  Co. 

Cleveland,  O  The  W.  H  Buescher  &  Sons  Co. 

The  Collister  &  Sayle  Co. 

The  Eclipse  Musical  Co, 

Columbus,  O  The  Perry  B.  Whitsit  Co. 

Dallas,   Tex  Sanger  Bros. 

Denver,  Colo  The  Hext  Music  Co. 

The  Knight-Campbell  Music  Co. 


 Victor  Wholesalers  — 

Des  Moines,  la  Mickel  Bros.  Co. 

Detroit,  Mich  Grinnell  Bros. 

Elmlra,  N.  T  Elmira  Arms  Co. 

El  Paso,  Tex  W.  G.  Walz  Co. 

Honolulu,  T.  H  Bergstrom  Music  Co.,  Ltd. 

Houston,  Tex  Thos.  Goggan  &  Bro. 

Indianapolis,  Ind...  Stewart  Talking  Machine  Co. 

Jacksonville,  Fla  Florida  Talking  Machine  Co. 

Kansas  City,  Mo....  J.  W.  Jenkins  Sons  Music  Co. 

Schmelzer  Arms  Co. 

Lincoln,  Nebr  Ross  P.  Curtice  Co. 

Little  Bock,  Ark...O.  K.  Houck  Piano  Co. 
Los  Angeles,  Cal. ..  Sherman,  Clay  &  Co. 

Memphis,  Term  O.  K.  Houck  Piano  Co. 

Milwaukee,  Wis  Badger  Talking  Machine  Co. 

Minneapolis,  Minn.  Beckwitb,  O'Neill  Co. 

Mobile,  Ala  Wm.  H.  Reynalds. 

Montreal,  Can  Berliner  Gramophone  Co.,  Ltd. 

Nashville,  Tenn  O.  K.  Houck  Piano  Co. 

Newark,  N.  J  Price  Talking  Machine  Co. 

New  Haven,  Conn... Henry  Horton. 

New  Orleans,  La.... Philip  Werlein,  Ltd. 

New  York,  N.  Y...Blackman  Talking  Mach.  Co. 

Emanuel  Blout. 

C.  Bruno  &  Son,  Inc. 

I.  Davega,  Jr.,  Inc. 

S.  B.  Davega  Co. 

Charles  H.  Ditson  &  Co. 

Landay  Bros.,  Inc. 

New  York  Talking  Mach.  Co. 

Ormes,  Inc. 

Silas  E.  Pearsall  Co. 


Omaha,   Nebr  A.  Hospe  Co. 

Nebraska  Cycle  Co. 

Peoria,  111  Putnam- Page  Co.,  Inc. 

Philadelphia,  Pa....  Louis  Buehn  Co.,  Inc. 

C.  J.  Heppe. 

Penn  Phonograph  Co.,  Inc. 

The  Talking  Machine  Co. 

H.  A.  Weymann  &  Son,  Inc. 
Pittsburgh,    Pa  W.  F.  Frederick  Piano  Co. 

C.  C.  Mellor  Co.,  Ltd. 

Standard  Talking  Machine  Co. 

Portland,  Me  Cressey  &  Allen,  Inc. 

Portland,  Ore  Sherman,  Clay  &  Co. 

Providence,  B.  I....J.  Samuels  &  Bro.,  Inc. 
Richmond,  Ya  The  Corley  Co.,  Inc. 

W.  D.  Moses  &  Co. 
Rochester,  N.  Y  E.  J.  Chapman. 

The  Talking  Machine  Co. 
Salt  Lake  City,  U. . .  Consolidated  Music  Co. 

The  John  Elliott  Clark  Co. 
San  Antonio,  Tex...  Thos.  Goggan  &  Bros. 
San  Francisco,  Cal..  Sherman,  Clay  &  Co. 

Seattle,  Wash  Sherman,  Clay  &  Co. 

Sioux  Falls,  S.  D... Talking  Machine  Exchange. 

Spokane,  Wash  Sherman,  Clay  &  Co. 

St.  Louis,  Mo  Koerber-Brenner  Music  Co. 

St.  Paul,  Minn  W.  J.  Dyer  &  Bro. 

Syracuse,  N.  Y  W.  D.  Andrews  Co. 

Toledo,  O.,  The  Whitney  &  Currier. 

Washington,  D.  C...  Cohen  &  Hughes. 

E.  F.  Droop  &  Sons  Co. 
■■  -.  Robt  C.  Rogers  Co. 
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THE    PULLING    TEST — THE    STRENGTH    IS  THERE 


THE  STRONGEST  ALBUM   MADE  AT  ANYWHERE  NEAR   ITS  LOW  PRICE 


The  Well=Known  "National"  o  g  „  « 
Record  Albums  N.rtCI8 
Are  Always  the  Leaders 

  o3§.S 


The  only  Safe  and  Conveni= 
ent  Way  to 
Protect  Disc  Records 


i 


If 


For  Durability,  Finish  and 

Artistic  Design 
Our  Albums  Have  No  Equal 


They  are  made  in  the  most 
substantial  man- 
ner by  skilled  workmen 


STRENGTH   AT  THE  STRESS   AND   STRAIN    POINT        PRACTICALLY   UNBREAKABLE   FOR   REGULAR  USAGE 

We  manufacture  disc  Record  Albums  containing  12  pockets  to  fit  cabinets  of  all  sizes  and  styles.   We  also  make  Albums  containing  17  pockets. 

With  the  indexes  they  are  a  complete  system  for  filing  all  disc  Records. 

THESE  ALBUMS  ARE  THE  BEST  FOB  VICTOB,  COLUMBIA,  EDISON,  PATHE  AND  ALL  OTHEB  DISC  RECORDS 


CORRESPONDENCE  SOLICITED 
WRITE   FOR  PRICES 


NATIONAL  PUBLISHING  CO.,  239  S.  American  St.,  PHILADELPHIA,  PA. 


HEIFETZ  WITH  THE  VICTOR 

Brilliant  Young  Russian  Violinist,  Accepted  by 
Critics  as  Real  Genius,  Contracts  to  Make 
Records  for  the  Victor  Co.  Exclusively 

Jascha  Heifetz  will  make  records  exclusively 
for  the  Victor,  which  is  a  highly  important  item 
of  news  inasmuch  as  Heifetz  has  so  far  provided 
the  greatest  musical  sensation  for  the  present 
season,  just  as  Galli-Curci  did  last  year.     He  is 


peared  in  concerts  with  phenomenal  success  in 
Petrograd,  and  other  Russian  music  centers. 
He  has  also  appeared  in  many  of  the  larger 
European  cities  where  his  playing  was  highly 
praised  by  the  most  exacting  critics. 

Still  a  boy  of  eighteen,  he  made  his  Ameri- 
can debut  at  Carnegie  Hall,  New  York,  October 
27,  1917.  Word  of  his  coming  and  of  his  great 
European  successes  had  already  gone  forth,  and 
his  audience  included  leading  American  music 
critics  and  a  large  number  of  artists  of  inter- 
national reputation.  His  success  was  over- 
whelming'. 

The  success  of  Jascha  Heifetz  is  the  more 
remarkable  because  it  is  getting  increasingly 
difficult  to  take  pre-eminent  rank  as  a  violin- 
ist. The  violin  has  undergone  no  change  in 
construction  in  two  hundred  years,  in  that  re- 
spect differing  from  all  other  musical  instru- 
ments. Within  that  time  composers  have  well- 
nigh  exhausted  all  the  novel  effects  it  is  ca- 
pable of  producing,  so  that  violinists  all  have  a 
somewhat  similar   repertoire   of  pieces  which 


are  regarded  as  standard.  The  only  big  ad- 
vance recently  made  has  been  in  the  realm  of 
violin-teaching.  The  world  is  full  of  violinists 
to-day  whose  powers  of  execution  are  so  high 
that  they  would  have  been  considered  remark- 
able fifty  years  ago,  or  even  twenty-five. 

No  amount  of  teaching,  however,  can  turn-  a 
man  of  talent  into  a  man  of  genius,  and  it  is 
the  possession  of  this  latter  quality  which  places 
Heifetz  head  and  shoulders  above  men  who  have 
grown  gray  in  the  service  of  the  violin.  He 
possesses  a  tone  of  exquisite  quality,  of  remark- 
able power,  which  is  quite  individual  to  Heifetz. 
His  unerring  accuracy  of  intonation  throughout 
the  most  amazing  technical  difficulties,  his  su- 
preme mastery  of  the  bow,  which  obeys  his  will 
with  the  utmost  firmness  and  flexibility,  have 
all  won  the  highest  praise  from  experts.  His 
wealth  of  inspiration,  musical  spontaneity  and 
sunny  freshness  of  style  have  won  him  already 
countless  friends  who  will  rejoice  at  the  pros- 
pect of  hearing  him  in  their  own  homes  through 
the  Victor  records. 


PURCHASES  MAINE  MUSIC  CO. 

C.  B.  Snow,  of  Cressey  &  Allen,  Portland,  Takes 
Over  Old-Established  Business  in  Rockland, 
Me.— L.  W.  Fickett  in  Charge 


Jascha  Heifetz 

of  Russian  birth,  and  is  the  son  of  a  musician 
who  was  himself  a  skilled  violinist. 

The  boy  began  to  study  the  instrument  at  the 
age  of  three,  and  the  small  violin  he  used  at 
that  not  very  remote  period  is  still  a  carefully 
treasured  family  possession.  After  a  few  pre- 
liminary lessons  from  his  father,  in  which  the 
boy  showed  remarkable  aptitude,  he  was  placed 
under  the  tuition  of  Professor  Ilio  Malkin,  of 
the  Imperial  Music  School  at  Vilna.  At  the 
advanced  age  of  seven  and  a  half  he  was  grad- 
uated from  that  famous  institution,  having  al- 
ready made  sensational  appearances  in  public. 

He  was  then  taken  to  Petrograd  for  further 
study  with  Leopold  Auer,  perhaps  the  most  dis- 
tinguished of  living  violin  teachers,  who  num- 
bers among  his  many  successful  pupils  many  dis- 
tinguished  violinists.     Shortly  after  this  he  ap- 


Rockland,  Me.,  December  3. — C.  B.  Snow, 
wholesale  manager  of  the  Victor  department  of 
Cressey  &  Allen,  Portland,  has  purchased  the 
business  of  the  Maine  Music  Co.,  this  city,  and 
has  placed  L.  W.  Fickett,  who  has  been  with 
Cressey  &  Allen  for  twenty-five  years,  in  active 
charge  of  the  store.  Mr.  Snow  will  retain  his 
present  position  with  the  Cressey  &  Allen 
house.  The  Maine  Music  Co.  has  been  conducted 
by  Chase  &  Leach  for  twenty-nine  years  and 
enjoys  an  excellent  reputation. 


SENDS  PHOTOGRAPH  TO  COL.  LANDON 

Miss  Anna  Case  Presents  Pleasing  Memento  to 
Commander  of  New  Jersey  Regiment 

Miss  Anna  Case,  the  prominent  Edison  artist, 
recently  presented  an  autographed  picture  of 
herself,  reproduced  herewith,  to  Col.  T.  D.  Lan- 
don,  now  at  Anniston,  Ala.,  who  was  colonel 
of  the  Third  New  Jersey  Infantry  when  Miss 


THRIFT  STAMPS  FOR  CHRISTMAS 

Washington,  D.  C,  December  6. — Prominent 
merchants  and  manufacturers  all  over  the  coun- 
try are  to  be  asked  by  the  State  directors  of 
war  savings  to  substitute  gifts  of  war  saving 
certificates  or  thrift  stamps  for  the  usual  Christ- 
mas bonus  this  year. 

It  will  be  pointed  out  to  business  men  that 
such  gifts  will  not  only  aid  the  Government  in 
its  war  saving  campaign,  but  will  also  encourage 
future  thrift  on  the  part  of  their  employes. 


Extends  to  the  Talking  Machine  Dealers 
Christmas  Greetings  and  Sincere  Wishes 
for  a  Prosperous  New  Year. 


We  expect  1918  to  be  the  banner  year  of  the  talking  machine  industry.  We 
have  made  arrangements  accordingly  and  can  promise  our  dealers  unusual 
service  the  coming  year  in  handling  their  Album  requirements. 


NEW  YORK  ALBUM  &  CARD  CO.,  23-25  Lispenard  St.,  NEW  YORK 


Miss  Anna  Case 

Case  presented  that  unit  with  an  Edison  war 
phonograph  at  Sea  Girt  a  short  time  ago.  The 
picture  is  the  latest  taken  of  Miss  Case,  who 
posed  for  it  less  than  a  fortnight  ago.  It  shows 
this  favorite  artist  just  as  she  appears  to-day, 
and  will  no  doubt  serve  to  remind  Col.  Landon 
of  a  very  pleasant  incident  in  his  military  expe- 
rience. 
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Victrola  VI-A,  $30 

Oak 


Victrola  VIII-A,  $45 

Oak 


Victrola  IX-A,  $57.50 

Mahogany  or  oak 


Victrola  IV-A,  $20 

Oak 


"Will  there  be  a 
Victrola  in  your  home 
this  Christmas  ?" 


This  important  question  is  confronting  the  people 
of  the  whole  country  right  now. 

It  is  the  key-note  of  our  nation-wide  holiday  ad- 
vertising campaign,  and  its  force  is  sending  thousands 
of  customers  into  the  stores  of  Victor  retailers  every- 
where. 

It  is  helping  to  make  this  the  biggest  holiday 
season  you  ever  had. 


Victrola  XI-A,  $110 

Mahogany  or  oak 


Victor  Talking  Machine  Co.,  Camden,  N.  J.,  U.  S.  A. 

Berliner  Gramophone  Co.,  Montreal,  Canadian  Wholesalers 

Important  Notice.  Victor  Records  and  Victor  Machines  are  scientifically  co-ordinated  and  synchronized  by  our  special 
processes  of  manufacture,  and  their  use,  one  with  the  other,  is  absolutely  essential  to  a  perfect  Victor  reproduction. 

"Victrola    is  the  Registered  Trade-mark  of  the  VictorTalking  Machine  Company  designating  the  products  of  this  Company  only. 

Warning:  The  use  of  the  word  Victrola  upon  or  in  the  promotion  or  sale  of 
any  other  Talking  Machine  or  Phonograph  products  is  misleading  and  illegal. 


Victrola  XIV,  $165 

Mahogany  or  oak 


s 
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 NEW  YORK,  DECEMBER  15,  1917  

NO  one  member  of  the  family  of  musical  instruments  has  be- 
come such  an  absolute  essential  to  the  happiness  of  the 
American  people,  civil  or  military,  as  the  talking  machine.  It 
brings  into  the  home,  as  into  the  Army  and  Navy,  the  inspiring 
influence  of  music,  which  great  military  leaders  assert  is  a  neces- 
sary factor  to  ultimate  victory. 

While  all  musical  instruments  are  essential,  the  talking  ma- 
chine, in  particular,  furnishes  its  possessor  with  the  greatest 
operatic  and  instrumental  artists  in  the  world,  the  greatest  bands 
and  orchestras,  the  greatest  favorites  in  concert  or  vaudeville, 
and,  what  is  more  important  still,  all  the  old  American  folk  songs, 
which  are  favorites  with  the  song  leaders  in  the  camps  and  com- 
munity choruses — the  kind  of  music  that  is  considered  the  great 
spiritual  force  in  establishing  and  maintaining  the  morale  of  the 
Army  and  Navy— hence  its  peculiar  claim  to  consideration. 

The  wonderful  position  won  by  the  talking  machine  in  the 
domain  of  music,  particularly  during  war  times,  should  be  for- 
mally placed  before  the  Government  authorities  by  talking  ma- 
chine men  so  that  they  may  be  properly  informed  as  to  the  ab- 
solute need  of  maintaining  music  on  a  war  necessity  basis. 

Without  attempting  to  belittle  the  splendid  efforts  of  nu- 
merous organizations  to  provide  libraries  and  amusements  of 
all  kinds  for  the  boys  in  the  camps,  it  can  truthfully  be  said  that 
the  efforts  of  those  who  are  providing  music  and  musical  enter- 
tainment through  the  gifts  of  talking  machines  are  finding  the 
greatest  appreciation. 

And  it  is  not  only  in  the  camps,  but  in  the  homes,  that  the 
talking  machine  is  best  appreciated  during  war  times.  Music 
is  the  sweetest  influence  that  enters  into  the  home.  It  refreshes, 
and  cures  the  heartaches  brought  about  through  the  absence  of 
loved  ones  at  the  front;  it  is  a  stimulator  of  true  patriotism;  it 
keeps  alive  and  exalts  the  very  spirit  of  sacrifice  in  the  great 
crisis  that  now  confronts  this  country.  It  expresses  the  noblest 
sentiments  and  enables  those  at  home  to  stand  firmly  behind  the 
flag  and  the  President  in  the  maintenance  of  American  rights 
and  the  advancement  and  betterment  of  humanity. 


IN  connection  with  business  management  and  development  no 
1  one  branch  is  receiving  more  consideration  these  days  than 
that  of  salesmanship,  and  one  wise  manager  very  aptly  points 
out  that  the  successful  salesman  is  the  order  maker— not  the 
order  taker.    The  more  thorough  his  knowledge  of  his  custom- 


ers' requirements  the  more  business  he  is  morally  certain  to 
do.  Knowledge  of  his  own  goods  is  vitally  important,  but  knowl- 
edge of  the  use  his  customer  can  make  of  those  goods  is  equally 
important.  In  the  foregoing  is  found  one  of  the  most  important 
and  far-reaching  precepts  of  modern  merchandising.  Particularly 
is  the  probable  use  the  customer  can  make  of  the  goods  a  valu- 
able point.  To  the  retail  salesman  on  the  floor  this  should  not 
be  very  difficult.  A  little  tact,  a  great  deal  of  observation  and 
some  imagination  should  accomplish  wonders.  With  the  in- 
formation in  the  salesman's  possession  as  to  why  the  purchaser 
is  desirous  of  buying  this,  that  or  the  other,  just  at  this  time, 
a  bigger  sale  than  would  ordinarily  follow  should  result. 


THE  increasing  production  of  period  styles  by  the  various 
manufacturers  should  be  viewed  with  more  than  casual  in- 
terest by  the  talking  machine  salesman  who  really  has  his  heart 
in  his  work,  for  the  marketing  of  new  styles  not  only  places 
greater  opportunities  before  him,  but,  on  the  other  hand,  de- 
mands of  him  a  greater  knowledge  of  his  line  to  handle  the  busi- 
ness successfully.  The  competent  salesman  of  other  days  knew 
the  mechanical  features  of  the  lines  of  machines,  or  at.  least  was 
supposed  to,  and  likewise  possessed  a  more  than  casual  knowl- 
edge of  what  was  contained  in  the  record  lists,  and  of  musical 
matters'  generally,  in  order  that  he  might  talk  intelligently  on  that 
branch  of  the  business.  Now  he  must  also  know  something 
about  period  styles  and  interior  decoration  if  he  is  to  take  the 
fullest  advantage  of  the  opportunity  that  is  his. 

Period  decoration  is  not  simply  an  accident — it  is  a  logical, 
carefully  developed  art  in  which  every  line  and  every  curve 
means  something  to  the  initiated.  It  is  up  to  the  salesman  to 
become  initiated  so  that  in  presenting  a  period  style  to  a  cus- 
tomer he  will  be  able  to  talk  convincingly  of  what  the  style 
represents,  of  the  faithfulness  of  the  design,  and  the  manner  in 
which  the  machine  will  harmonize  with  the  furnishings  of  the 
room  in  which  it  is  placed. 

The  study  of  decorative  art  is  entertaining  and  interesting, 
and  it  should  be  doubly  so  to  the  talking  machine  salesman,  be- 
cause in  the  future  it  will  prove  profitable. 


ON  several  occasions  the  question  of  co-operative  advertising 
on  the  part  of  retail  talking  machine  dealers  has  been 
broached,  and  attempts  have  been  made  to  carry  out  such  a 
program  generally  with  indifferent  success,  probably  because  the 
plan  was  not  sufficiently  definite  to  interest  those  whom  it  was 
intended  to  benefit.  Advertising  men,  for  instance,  have  ad- 
dressed talking  machine  dealers  in  New  York  and  outlined 
schedules  whereby  they  could  get  a  maximum  of  advertising  with 
a  minimum  individual  expense,  but  comparatively  few  took 
advantage  of  the  opportunity. 

In  Milwaukee,  however,  there  has  been  established  the  Mil- 
waukee Association  of  Music  Industries,  in  which  talking  ma- 
chine men  have  joined  with  the  piano  men  and  other  retail  music 
interests.  The  association  is  running  a  series  of  full-page  -ads 
appearing  weekly,  emphasizing  the  value  of  musical  instruments 
generally,  as  well  as  the  association's  slogan  and  its  standing 
for  quality.  The  advertisements  bear  at  the  bottom  the  names 
and  addresses  of  the  members  of  the  association,  and  it  is  sig- 
nificant that  twenty-three  of  the  twenty-four  concerns  thus  listed 
handle  talking  machines,  of  one  or  more  makes,  several  exclu- 
sively, and  others  in  connection  with  pianos,  etc.  It  is  planned 
to  have  the  idea  introduced  in  other  cities  and  talking  machine 
dealers  everywhere  would1  do  well  to  keep  in  touch  with  the 
movement. 

The  development  of  interest  in  musical  instruments  generally 
is  bound  to  reflect  itself  in  increased  sales  of  talking  machines 
and  records.  In  fact,  that  should  be  the  first  division  of  the 
industry  benefited. 


DRACTICALLY  every  year  the  prophecy  is  uttered  that  the 
1  peak  of  the  talking  machine  business  has  been  reached,  and 
that  a  natural  falling  off  is  to  be  expected,  or  at  least  a  stationary 
period  looked  for  in  the  industry. 

The  prediction  was  made  no  later  than  last  Christmas,  and 
still  reports  from  all  sections  this  month  indicate  that  the  holi- 
day business  of  1917  will  be  bigger  than  ever.  Factories  are 
increasing,  output  multiplied,  new  concerns  established,  and  yet 
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a  shortage  of  stock  makes  itself  felt  annually  even  with  war  condi- 
tions prevailing. 

It  is  true  that  production  this  year  has  been  curtailed  in 
some  quarters,  owing  to  difficulties  in  securing  supplies  and 
sufficient  competent  labor,  but  this  falling  off  in  production, 
coupled  with  the  more  than  ordinary  increase  in  demand,  has 
brought  about  a  condition  that  has  driven  jobbers  almost  insane 
and  threatens  to  cost  dealers  many  thousands  of  sales,  tempo- 
rarily at  least.  A  pleasing  fact,  however,  is  that  the  demand 
does  exceed  the  supply.   It  is  a  healthy  sign  in  any  business. 


THE  complex  character  of  the  new  War  Revenue  Bill,  with 
its  provision  for  an  excise  tax  on  talking  machines  and 
records,  has  already  offered  a  fruitful  opportunity  for  swindlers 
to  prey  upon  unsuspecting  talking  machine  owners,  and  for  that 
matter  owners  of  other  types  of  musical  instruments  as  well. 
Several  reports  have  been  received  of  men  representing  them- 
selves as  agents  for  the  Department  of  Internal  Revenue,  calling 
upon  talking  machine  and  piano  owners  and  demanding  the  pay- 
ment of  a  tax  on  the  valuation  of  the  instruments,  showing 
newspaper  clippings  and  department  notices  in  support  of  their 
claims. 

It  would  be  well  for  talking  machine  dealers  to  send  out  with 
their  monthly  notices  statements  advising  their  customers  that 
there  is  no  tax  whatever  to  be  collected  directly  from  owners 
of  talking  machines  and  records,  the  tax  applying  only  to  ma- 
chines in  the  hands  of  wholesalers  and  manufacturers,  this  being 
collected  when  the  customer  purchases  the  instrument.  Such  a 
notice  would  indicate  that  the  dealer  is  alive  to  the  interests  of 
his  customers,  and  may  serve  to  guard  some  of  them  against 
fraud. 


AFTER  reading  daily  paper  despatches  from  Washington  re- 
lating to  new  rules  and  regulations  concerning  the  various 
industries  put  into  effect,  or  about  to  be  put  into  effect,  by  the 
Federal  Government,  and  then  learning  the  actual  facts  upon 
which  reports  are  based,  it  would  seem  that  the  Washington 
correspondents  are  more  anxious  to  create  a  scare  among  busi- 
ness men  than  they  are  to  promote  a  feeling  of  security  and  con- 
fidence in  what  the  Government  plans  to  do. 

On  several  occasions  recently  when  despatches  have  told  of 
drastic  action  about  to  be  taken  to  curtail  supplies  of  certain 
industries,  to  place  embargoes  on  certain  shipments,  and  other- 
wise to  hamper  or  cripple  business,  musical  instruments  have  ap- 
peared in  the  despatches  all  too  frequently,  and  if  all  the  things 
reported  had  actually  taken  place  the  music  trade  industry  right 
now  would  be'  but  a  memory. 

As  a  matter  of  fact  the  officials  in  charge  of  the  various 
Government  committees  and  commissions  on  war  work  have 
given  frequent  assurances,  not  only  through  the  press  but  in- 


dividually to  representatives  of  the  industry,  that  action  along 
various  lines  would  be  taken  only  when  absolutely  necessary 
and  then  only  after  formal  hearings  and  full  consideration  of 
ways  and  means  for  carrying  out  plans  without  placing  an  un- 
expected or  undesired  burden  on  any  .  one  particular  class  of 
business  activity. 

It  is  not  wise,  of  course,  to  rest  in  a  sense  of  false  security, 
for  the  situation  demands  watchfulness,  but  it  is  likewise  foolish 
to  spread  the  cry  of  "wolf"  when  there  is  no  necessity  therefor. 
The  giving  of  actual  news  regarding  contemplated  Government 
action  is  right  and  proper,  but  the  correspondents  should  at 
least  endeavor  to  base  their  reports  upon  definite  facts  and  not 
upon  their  own  suppositions  as  to  what  lines  the  action  will  prob- 
ably take. 


QUITE  a  number  of  the  manufacturing,  wholesale  and  retail 
houses  in  the  music  trade  have  taken  occasion  to  fly  from 
their  buildings  service  flags,  the  familiar  red-bordered  flags  with 
white  field  and  a  blue  star  for  each  member  of  the  organization 
who  has  entered  the  military  service  of  the  nation.  The  idea 
is  an  excellent  one,  for  the  flags  not  only  prove,  to  the  general 
public  that  the  employes  of  that  particular  house  are  actively 
engaged  in  the  war,  but  serve  as  a  constant  stimulus  to  those 
who  remain  behind.  To  announce  that  a  half  dozen  or  a  dozen 
or  a  score  members  of  an  organization  have  joined  the  Army 
and  Navy  is  not  half  so  impressive  as  to  show  a  flag  bearing  a 
star  for  each  of  those  men.  It  is  good  advertising  in  both  a 
patriotic  and  business  sense. 


THE  pooling  agreement  entered  into  by  the  railroads  should 
prove  of  tremendous  value  at  this  particular  time  in  solving, 
in  a  measure  at  least,  present  difficulties  surrounding  freight 
transportation.  By  working  together,  by  using  cars  immediately 
available  instead  of  waiting  for  those  belonging  to  certain  lines 
and  by  transporting  freight  from  one  point  to  another  by  the 
most  direct  and  speediest  line,  the  railroads  will  be  able  to  stop 
an  enormous  waste  in  time,  and  while  their  action  may  not 
solve  the  war  time  transportation  problem  it  will  at  least  help 
to  improve  conditions.  The  suggestion  that  motor  trucks  and 
trolley  lines  be  used  wherever  possible  for  short  haul  freight 
should  also  meet  with  approval,  for  it  will  serve  to  release  cars 
from  short  haul  duty  for  the  handling  of  long  distance  freight. 
It  is  quite  apparent  that  any  inconvenience  occasioned  to  ship- 
pers in  certain  directions  will  be  more  than  offset  by  the  ad- 
vantages arising  in  other  directions. 

It  is  expected  that  the  new  arrangement  will  have  the  effect 
of  cleaning  up  somewhat  the  congestion  now  existing  in  railroad 
yards,  particularly  those  located  at  terminal  points,  and  the 
cars  thus  freed  can  do  good  service  in  relieving  the  car  shortage 
along  the  line. 


GREETINGS 


^  ■   in"  i         "  ,^  "' 


We  wish  to  express  to  our 
dealers  our  best  wishes  for 


8  Jfflerrp  Cfjrtetmag 


AND 


g  3|appp  Jleto  gear 


NEW  HOME  OF 
OLIVER  D1TSON  CO. 


THE  OLIVER  DITSON  CO. 

BOSTON 
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We  commend  the  following  extract  from  an  editorial  in 
the  New  York  Evening  Mail  of  November  27th  to  all 
Edison  dealers  as  a  substantiation  of  our  claim  that  music 
has  become  one  of  the  necessities: 


"Going  to  a  Metropolitan  opera 
or  to  a  good  concert  in  these  days 
of  world-wide  stress  is  like  leaving 
a  warring  world  and  abiding  in  a 
realm  of  peace  for  a  breathing 
space.  The  first  magic  strains  of 
music  seem  to  exorcise  the  evil 
spirit  with  which  the  soul  of  man- 
kind is  grappling  as  the  founder  of 
the  Christian  faith  grappled  with 
Satan  during  the  forty  days  and 
forty  nights  in  the  wilderness.  The 
common  language  of  mankind 
stills  the  torturing  din  of  contend- 
ing peoples.  The  common  senti- 
ment of  art  heals  the  breach  which 
has  riven  the  nations  asunder.  The 
world  seems  whole  again.  For 
the  time  being  the  strain  under 
which  we  are  living  is  relieved. 
The  world  seems  sane  again. 


"At  no  time  in  its  history  has 
the  world  stood  more  in  need  of 
healing  influences,  of  sweetening 
in  its  bitter  cup,  than  now. 

"Make  it  a  point  to  hear  all  the 
good  music  that  you  possibly  can. 
It  will  be  well  worth  your  while  to 
banish,  be  it  for  ever  so  brief  a 
time,  the  menacing  shadows  that 
war  has  cast  over  the  lives  of  us 
all.  The  glimpse  into  the  bright 
region  of  the  republic  of  music 
will  make  you  stronger  to  deal 
courageously  with  the  grim  reali- 
ties. It  will  renew  your  faith  in 
the  future.  It  will  strengthen  your 
determination  to  do  your  part  to 
bring  that  future  nearer  and  more 
certain. 

"Hear  all  the  good  music  that 
you  possibly  can. " 


Edison  dealers  who  spread  this  gospel  among  the  mem- 
bers of  their  community  are  serving  their  country  just 
as  surely  as  they  would  be  serving  her  if  they  were  on 
the  firing  line. 

THOMAS  A.  EDISON,  Inc. 

Orange,  New  Jersey 
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Will  Saleswomen  Replace  the  Men  Serving 
the  Colors  On  the  Business  Firing  Line  a  a  m 


The  war  shows  every  prospect  of  continuing 
for  some  time  to  come.  The  average  salesman 
of  the  average  talking  machine  store  is  fitted  by 
age  and  physique  to  help  the  country  by  ren- 
dering military  services.  Of  course,  Uncle  Sam 
does  not  want  to  utilize  the  entire  man-power 
of  the  nation  right  away,  but  as  the  war  goes 
on  the  need  for  new  recruits  will  steadily  in- 


Miss  Helen  Coates 

W.  C.  De  Foreest  &  Son,  Sharon,  Pa. 
crease.  In  the  minds  of  farsighted  talking  ma- 
chine merchants  who  have  trained  themselves  to 
look  ahead  into  the  future  the  question  pre- 
sents itself  as  to  whether  women  can  success- 
fully replace  men  on  the  retail  firing  line.  No 
intelligent  man,  of  course,  doubts  the  practica- 
bility of  using  one  or  two  women  in  his  sales 
staff,  but  when  the  proprietor  ponders  the  ques- 
tion of  whether  women  can  replace  the  men  on 
a  large  scale  the  solution  becomes  a  matter  for 
careful  study. 

The  first  thing  to  consider  is  what  women 
have  already  done  in  the  selling  end  of  the 
talking  machine  business.  On  this  subject  The 
World  has  gathered  some  rather  -interesting- 
data,  which  tends  to  show  that  talking  machine 
merchants  can  lean  with  confidence  on  the  fair 
sex  whenever  a  shortage  in  the  present  male 
staff  may  occur. 

Perhaps  the  best-known  case  where  women 
have  proved  their  value  in  the  talking  machine 
industry  is  that  accomplished  through  their  en- 
deavors in  educational  departments.  Intro- 
ducing talking  machines  into  the  public  schools 
is  hard  work  and  work  requiring  no  moderate 
degree  of  intelligence.  Yet  in  this  field  women 
have  accomplished  literally  wonders.  So  far 
the  most  pretentious  educational  department 
maintained  by  a  talking  machine  manufacturer 
is  that  of  the  Victor  Talking  Machine  Co.  The 
staff  of  this  department  is  to  a  marked  extent 
made  up  of  women,  and  indeed  has  as  its  well- 
known  head  a  woman  of  recognized  force  and 
ability.  But  there  is  no  necessity  of  picking- 
out  an  individual  case,  because  women  have 
played  prominent  roles  in  the  educational  depart- 
ments of  retail  and  jobbing  houses  throughout 
the  country.  Examples  of  this  kind  are  in  fact 
too  numerous  to  mention. 

A  second  point  worthy  of  attention  is  that 
neither  the  idea  nor  practice  of  using  women  on 
the  sales  staff  proper  is  new.  The  introduc- 
tion of  women  to  the  talking  machine  trade 
dates  so  far  back  that  to-day  there  are  scattered 
throughout  the  United  States  not  only  women 
who  are  active  members  of  progressive  sales 
staffs,  but  also  women  who  are  talking  machine 
dealers  on  their  own  account. 

It  has  been  found  that  the  talking  machine 
saleswoman,  conceding  that  she  has  a  proper 
education  and  the  requisite  talent  for  the  job, 


is  not  only  quick  to  absorb  the  usual  sales  argu- 
ments of  her  male  confreres  regarding  the  neces- 
sity for  music  in  the  home,  the  influence  that 
music  in  the  home  exerts  to  keep  the  young 
people  around  the  family  hearth,  the  desira- 
bility of  a  musical  education  for  the  children, 
etc.,  but  that  women  have  the  advantage  in 
gaining  entre  to  the  prospect's  home,  thereby 
securing  a  quicker  opportunity  to  put  her  argu- 
ments to  the  test. 

Recent  experiments  conducted  by  the  Aeolian 
Co.  of  New  York  brought  about  by  war  con- 
ditions are  of  particular  interest  to  dealers,  in- 
asmuch as  they  show  that  women  have  quickly 
mastered  the  art  of  salesmanship  in  a  high  de- 
gree, thus  demonstrating  their  ability  to  fill  the 
places  of  men  in  war  times  in  still  another 
branch  of  American  business.  Heavy  war  en- 
listments of  the  Aeolian  staff  through  conscrip- 
tion suggested  to  the  company's  officials  the 
idea  of  developing  saleswomen.  In  the  final 
weeding  out  of  desirable  and  undesirable  can- 
didates a  number  of  traits  which  make  up  the 
good  talking  machine  saleswoman  have  been  in 
evidence.  Some  of  the  most  successful  of  the 
recent  applicants  for  the  training  course  have 
been  from  twenty-five  to  thirty  years  of  age; 
women  who  must  for  one  reason  or  another  sup- 
port themselves;  women  who  are  natural  leaders 
and  have  held  executive  positions  in  clubs,  so- 
cieties, or  churches  and  in  every  case  women  of 
culture  and  refinement.  The  Aeolian  Co.  offi- 
cials state  that  the  tactful  and  sympathetic 
woman  has  thus  far  proven  the  greatest  suc- 
cess in  clinching  a  sale;  it  is  also  noted  that 
the  womanly  talent  of  pleasing  has  even  made 
it  possible  for  her  to  surpass  the  ordinary  sales- 
man who  has  not  had  leisure  to  cultivate 'this 
very  desirable  trait. 

It  is  also  of  course  only  fair  to  point  out  the 
things  which  a  talking  machine  merchant  has 


Miss  Katherine  M.  Slawik 

Manager  Department  of  Cassaday  Drug  Co.,  Alliance,  O. 

to  take  into  consideration  on  the  negative  side, 
and  in  this  connection  the  words  of  a  promi- 


nent manufacturer  who  has  engaged  the  serv- 
ices of  saleswomen  ever  since  the  start  of  his 
business  may  not  be  amiss. 

"Women  of  course  do  not  monopolize  all  the 
virtues,  and  it  is  only  fair  to  mention  some  of 
their  failings.  They  are  apt  to  be  somewhat 
temperamental,  and  the  very  enthusiasm  they 
put  into  their  work  makes  them  subject  to  cor- 
responding fits  of  depression,  when  they  are 
difficult  to  handle.  They  are  apt  to  let  their 
likes  and  dislikes  of  buyers  affect  their  work, 
and  slights  and  rebuffs  that  a  man  would  ignore 
may  unfit  them  for  business.  They  lack  the 
impersonal  and  philosophical  attitude  that  an 
experienced  salesman  usually  acquires,  and  they 
frequently  take  ordinary  reproof  or  criticism  as 
a  deadly  personal  insult." 

Returning-  to  the  affirmative  side,  it  seems  well 
to  call  attention  to  the  fact  that  nobody  has  a 
better  understanding  of 
the  home  and  its  success- 
ful management  than  the 
women.  They  are,  so  to 
speak,  the  guardians  of 
the  hearth,  and  as  such 
should  have  a  particu- 
larly fine  understanding 
of  where  a  home  instru- 
ment such  as  the  talking 
machine  fits  in. 

Many  talking  machine 
merchants  have  already 
determined  through  first- 
h  a  n  d  experience  that 
Miss  Ethel  Volk  women  actually  make  a 
The  May  Co.,  Cleveland  better  record  salesforce 
than  men.  The  record  department  should  then 
afford  the  opening  point  for  those  retail  staffs 
not  now  utilizing  women  sales  brains. 

Some  comments  on  this  subject  by  L.  C.  Wis- 
well,  head  of  the  Victor  department  of  the  great 
Lyon  &  Healy  institution  of  Chicago,  may  well 
prove  of  interest.     He  said: 

"We  have  found  that  women  are  superior  in 
record  salesmanship,  and  we  employ  women  ex- 
clusively in  the  Lyon  &  Healy  record  depart- 
ment. Experience  has  led  us  to  a  recognition 
of  the  ytruth  that  women  develop  more  of  a 
'fan'  spirit,  which  spirit  leads  them  to  take 
greater  interest  in  the  different  kinds  of  music 
and  the  adaptability  of  the  different  kinds  to 
suit  the  variety  of  human  tastes.  They  evince 
a  decided  inclination  to  study  the  personalities 
behind  the  different  records  and  the  musical 
history  surrounding  the  different  compositions. 
This  is  just  the  knowledge  that  makes  the  ideal 
background  for  selling  talking  machine  records. 

"We  draw  very  largely  from  the  students  of 
music  who  are  interested  in  earning  an  income 
which  simultaneously  provides  an  outlet  for 
their  musical  ambitions.  Through  the  conser- 
vatories we  have  been  able  to  secure  the  serv- 
ices of  many  women  who  make  very  enthusiastic 
saleswomen,  and  women  who  from  a  cultural 
standpoint  are  a  real  credit  to  our  industry." 


We  have  a 
Splendid 
Proposition  for 
Live  Dealers 
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Six  Models 
Retailing  From 

$75  to  $175 


DELPHEON  SALES  COMPANY 


Distributors 
25  CHURCH  STREET,  NEW  YORK 

Telephone — Cortland  4744 
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Domestic 

TALKING  MACHINES 

If  you  are  looking  for  a  product  that  is  mechanically  correct 
and  gives  the  proper  musical  tone,  you  should  handle  the 
new  Domestic. 

There  is  an  appropriate  model  for  every  purpose,  each  possessing 
distinct  characteristics  and  all  exhibiting — 

The  Standard  for  Musical  Tone 

Let  us  send  you  a  sample  line. 

Domestic 

BLUE  RECORDS 

If  you  are  looking  for  quality  records  that  exhibit  the  artistic,  the 
beautiful,  the  unusual,  records  that  are  true  to  life,  you  will 
be  pleased  with  the  Domestic  Blue  Records.  You  will  find 
the  exceptional  tone  quality  that  is  so  frequently  lacking  in 
mechanical  reproduction. 

As  wholesale  distributors  for  Domestic  products,  we  are  prepared 
to  give  dealers  quick  and  efficient  service. 

Carson  Pirie  Scott  &  Co. 

Adams  and  Franklin  Streets  CHICAGO,  ILL. 
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Quit  worrying  about  window  trimming;  local  ad- 
vertising, bill  boards,  store  equipment,  fixtures  and 
color  schemes— the  Columbia  Dealer  Service  Depart- 
ment attends  to  these.  Columbia  dealers  spend  their 
time  selling  goods  and  taking  in  profits. 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


RALPH  W.  KNOX  IN  NEW  POST 


Appointed  Advertising  Manager  of  Columbia 
Graphophone  Co. — Has  Had  Wide  Experience 
in  Sales  and  Promotion  Work  in  Many  Lines 

Ralph  W.  Knox  has  been  appointed  advertis- 
ing manager  of  the  Columbia  Graphophone  Co., 
succeeding  Edward  M.  Baker. 

He  comes  to  this  office  from  the  important 
position  of  assistant  general  advertising  manager 
of  the  American  Chicle  Co.,  where  he  has  had  a 
record  of  unqualified  success.  That  firm  was 
loath  to  give  him  up  but  did  so  in  the  most 


Ralph  W.  Knox 

cordial  spirit  when  the  opportunities  for  his 
greater  development  with  the  Columbia  Grapho- 
phone Co.  were  put  before  them.  He  has  been 
released  to  take  up  his  work  with  Columbia  on 
December  1. 

For  some  years  Mr.  Knox  has  been  known 
by  the  men  with  whom  he  has  worked  as  "Serv- 
ice Knox,"  due  to  his  indefatigable  work,  be- 
cause he  is  absolutely  square  and  beca  ise  he 
stands  ace  high  with  his  associates  and  par- 
ticularly with  the  salesmen  of  the  organization 
which  he  has  served. 

Though  still  a  young  man  he  has  had  a  varied, 
interesting  and  constructive  career  and  his  rapid 
series  of  promotions  and  his  increasing  and  pro- 
nounced success  in  mercantile  circles  has  made 
some  people  wonder  what  was  back  of  it  all. 

Talking  to  one  of  his  former  employers  re- 
cently the  writer  said:  "Can  you  tell  me  what 
has  made  this  man  Knox  come  so  rapidly?" 

The  answer  was  quick  and  definite.  He  said: 
"Sure  I  can  tell  you.  He  has  the  ability  to  sell 
advertising  to  salesmen  so  that  they  can  go  out 
and  absolutely  resell  it  to  the  dealer.  I  wish 
you  could  have  seen  him  in  our  sales  convention 
last  winter.     He  talked  on  advertising  to  the 


salesmen  for  an  hour  every  day  of  the  conven- 
tion and  every  word  that  he  uttered  was  to  the 
point  and  the  men  rose  to  it.  It  is  that  kind 
of  work  that  has  put  Knox  where  he  is  to-day 
with  our  sales  force.  He  is  giving  them  the 
right  support  from  the  inside." 

While  not  experienced  in  the  details  of  the 
talking  machine  industry  yet  Mr.  Knox  is  a  man 
who  can  and  will  quickly  absorb  them.  He  is 
of  the  type  that  works  day  and  night  and  is 
never  satisfied  until  he  has  mastered  the  problem 
at  hand.  His  personality  is  pleasing  and  he  is 
grounded  absolutely  in  the  fundamentals  of 
good  advertising  and  good  merchandising,  which 
he  insists  must  go  hand  in  hand  to  be  success- 
ful. 

Mr.  Knox  was  brought  up  in  a  small  town  in 
New  England  and  originally  worked  as  a  clerk 
in  a  drug  store.  Realizing  the  limitations  of 
country  town  business  life  he  started  out  for 
a  big  city  and  landed  in  St.  Louis  at  the  time 
of  the  World's  Fair  and  secured  a  position  with 
the  Fairbanks  Co.,  makers  of  gas  engines.  From 
a  small  job  as  office  boy  he  grew  to  salesman 
and  then  to  an  executive  position  directing  the 
salesmen.  From  then  Mr.  Knox  went  to  the 
sales  department  of  the  Loose-Wiles  Biscuit 
Co.  at  Boston,  and  after  two  years  in  that  of- 
fice he  was  transferred  to  the  Kansas  City  head- 
quarters of  that  company,  where  he  had  direc- 
tion of  the  sales  promotion,  the  selling  agencies 
as  well  as  the  advertising  in  that  territory.  In 
this  position  he  directed  the  sales  promotion 
of  more  than  800  salesmen.  He  was  active  in 
the  Advertising  Club  of  Kansas  City  and  was  of- 


fered its  presidency,  but  about  this  time  he  was 
called  to  be  assistant  to  the  sales  and  adver- 
tising department  of  the  American  Chicle  Co.,  of 
New  York,  which  position  he  filled  with  credit 
until  George  W.  Hopkins,  general  sales  man- 
ager of  the  Columbia  Graphophone  Co.,  secured 
him  for  the  position  of  advertising  manager, 
where,  it  is  expected,  he  will  give  even  a  better 
account  of  himself  than  he  has  ever  done  before, 
because  of  the  greater  opportunities  offered. 


TAX  BILL  USED  BY  SWINDLER 


Impostor  in  Denver  Collecting  War  Tax  From 
Owners  of  Musical  Instruments 


A  report  from  Denver,  Colo.,  indicates  that 
swindlers  have  already  seized  upon  the  War 
Revenue  Bill  to  victimize  owners  of  player- 
pianos  and  talking  machines.  An  impostor  in 
that  city  has  been  making  a  house-to-house 
canvass.  He  represented  himself  as  an  agent 
of  the  Internal  Revenue  Department  and  pro- 
ceeded to  collect  3  per  cent  of  the  purchase 
price  of  pianos  or  musical  instruments.  To  the 
skeptical  ones  he  displayed  a  copy  of  the  law 
with  paragraphs  regarding  musical  instruments 
plainly  marked.  The  local  Internal  Revenue 
officer  has  issued  a  warning  against  the  swin- 
dler. 


Alfred  W.  Fuchs,  retail  jeweler  at  1403  Green 
Bay  avenue,  Milwaukee,  Wis.,  is  a  new  Bruns- 
wick phonograph  dealer  in  the  north  side  busi- 
ness district  of  Milwaukee^ 


JCHUBERT 

PHONOCRAPff 


A  "couple"  of  advantages  that  clinch  competitive 
sales  for  SCHUBERT  dealers: 

Other  standard  makes  of  talking  machines  cannot  play  the 
different  makes  of  disc  records  without  an  extra  attachment. 

The  SCHUBERT  plays  all  makes  of  disc 
records  without  attachments  of  any  kind, 

and  plays  them  better  than  even  the  machines  for  wh  ch  they 
are  named. 

Ask  any  competitor  to  play  a  piano  record.  The  SCHUBERT 
is  the  only  phonograph  that  can  really  play  a  piano  record  so 
that  you  know  it  is  a  piano,  and  not  sound  like  a  harp  or  banjo. 

FIVE   MODELS,   $60  to  $200 

Other  advantages  are  local  newspaper  campaign;  dealer's 
attractive  window  display  signs  and  other  advertising  matter  for 
mailing. 

Full  particulars  on  request. 

The  BELL  TALKING  MACHINE  CORPORATION 


Offices  and  Show  Rooms,  44  W.  37th  St.,  New  York 


Factory,  1  to  7  West  139th  St. 


LOCAL  TERRITORIAL  DISTRIBUTORS 
Schubert  Phonograph  Distributing  Co.,  308  Lyceum  Bldg.,  Pittsburgh,  Pa. 

Smith-Woodward  Piano  Co.,  1018  Capitol  Ave.,  Houston,  Tex. 


J.  A.  Ryan,  3231  Troost  Ave.,  Kansas  City,  Mo. 
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NDERLYING  the  design  and  construction 
of  all  musical  instruments  lie  certain  funda- 
mental laws,  mastery  of  which  is  achieved 
solely  with  maturity  of  experience.  To  seek  the 
evolution  of  any  musical  instrument  with  but 
limited  knowledge  of  these  laws  and  their  devious 
applications  is  but  to  toss  from  wave  to  wave  upon 
the  sea  of  Experiment. 

Before  the  Starr  Phonograph  came  into  being, 
nearly  five  decades  of  evolving  the  world's  highest 
quality  pianos  had  ripened  the  understanding  of 
basic  music  laws  in  the  vast  Starr  workshops. 

That  is  the  reason  the  Starr's  "Singing  Throat" 
and  Sounding  Board  Horn,  the  tone  chambers,  are 
made  of  well-seasoned  Silver 
Grain  Spruce.  Hence  the  "Dif- 
ference in  the  Tone."  From 
scientifically  constructed  Sound 
Box  to  a  beautiful  piano  finish  the 
Starr  has  been  created  a  master- 
piece and  has  attained  distinction 
of  leadership  with  which  the  ma- 
turity of  Starr  musical  knowledge 
could  not  help  but  endow. 


The  Starr  Piano  Co. 

Established  1872 

RICHMOND,  INDIANA 

Branches,  distributors  and  dealers  almost  everywhere 
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DOEHLER  DIE  -  CASTINGS 


SHEER  MERIT  has  attained 
for  Doehler  Die-Castings  their 
prominence  as  LEADERS 
in  their  class  in   the  talking 
machine  and  kindred  trades  as  it  has 
throughout  the   various   branches  of 
the  metal  working  industries.  The 
consistent  use  of   Doehler   Die -Cast 
tone-arms  and  sound  boxes  by  the 
leading    manufacturers   and  supply 
houses  in  the  trade  is  the  direct  result 
of  the  undisputed  quality  of  our  prod- 
ucts and  the  efficient  service  our  ex- 
tensive resources  make  possible. 


I       BROOKLYN.  N.Y. 


NEWARK. N.J. 


TOLEDO.  OHIO. 


SALES  OFFICES 


CHICAGO 
4414  No.  Campbell  Ave. 


DETROIT 
914  Ford  Building 


ROCHESTER 
159  St.  Paul  Street 


BOSTON 
723  Oliver  Building 


TO  INAUGURATE  IMPORTANT  LECTURES  ON  MUSIC 

Thos.  A.  Edison,  Inc.,  Completes  Plans  Whereby  Lectures,  Delivered  by  Staff  Lecturers  in  Schools 
Will  Be  Illustrated  by  Reproductions  on  the  New  Edison  Phonograph 

The  latest  constructive  move  of  Thos.  A.  Edi- 
son, Inc.,  Orange,  N.  J.,  takes  the  form  of  edu- 
cational illustrated  lectures  on  music.  These 
lectures  are  especially  designed  for  presentation 


EDUCATIONAL 
ILLUSTRATED  LECTURES 


Giuseppi  Verdi 
The  zJtfan  and  His  zJ)f(usic 

Giacomo  Puccini 
His  Operas 


Cover  Page  of  New  Edison  Lectures 

in  the  schools  and  colleges  throughout  the  coun- 
try, and  aim  to  familiarize  students  in  an  au- 
thoritative way  with  the  master  composers. 

A  competent  authority  has  written  for  the 
Edison  Co.  two  excellent  lectures,  one  on 
Giuseppi  Verdi  and  his  works,  and  the  other  on 
Giacomo  Puccini  and  his  compositions.  The 
lectures  are  fully  illustrated  by  Edison  re-crea- 


tions. In  this  way  the  lecturers  are  able  to 
bring  out  the  various  points  they  wish  to  make- 
by  other  means  than  mere  word-pictures,  the 
New  Edison  supplying  concrete  illustrations. 
The  use  of  the  New  Edison  will  also  do  away 
with  the  cut  and  dried  atmosphere  that  so  often 
prevails  where  educational  lectures  are  given. 

The  actual  delivering  of  the  New  Edison  lec- 
tures on  music  has  been  entrusted  to  cultured 
women  taken  from  leading  musical  conserva- 
tories. Their  bookings  will  be  made  in  con- 
junction with  the  Edison  jobbers  on  much  the 
same  basis  as  the  now  famous  Edison  tone  tests 
are  hooked. 

The  lectures  will  be  offered  exclusively  for 
the  benefit  of  educational  institutions.  The  pro- 
ceeds from  the  tickets  of  admission  that  are 
to  be  sold  by  the  school  will  provide  funds 
for  the  purchase  of  a  New  Edison  for  the  school. 
It  is  not,  however,  obligatory  for  the  school 
authorities  to  invest  the  receipts  from  the  lec- 
tures in  a  New  Edison,  for  they  can  purchase 
any  make  of  instrument  they  desire. 

A  generous  supply  of  advertising  matter,  in- 
cluding hangers,  programs,  etc.,  will  be  fur- 
nished to  dealers  as  a  promotion  stimulus  for 
the  success  of  the  lectures.  In  a  descriptive 
art  folder  issued  by  Thos.  A.  Edison.  Inc.,  ex- 
planatory of  the  new  lectures  the  following  in- 
teresting details  appear: 

"These  lectures  are  presented  by  graduates  of 
prominent  conservatories  of  music  in  this  coun- 
try, including  the  New  England  Conservatory  of 
Music,  Boston,  Mass.;  the  Peabody  Institute  of 
Baltimore,  Md.;  the  Institute  of  Musical  Art, 
New  York. 

"The  subjects  are  covered  correctly  and  thor- 
oughly. The  early  lives  of  the  composers,  the 
conditions  and  environment  which  influenced 
their  artistic  development,  are  clearly  described. 
Their  music  (and,  in  the  case  of  Verdi,  the  music 


of  his  various  so-called  periods)  is  analyzed  in 
a  thoroughly  interesting  manner. 

"Both  lectures  are  profusely  illustrated  by 
properly  grouped  selections  from  their  works. 
The  selections  are  rendered  by  Miss  Anna  Case, 
Madame  Marie  Rappold,  Karl  Jorn  and  Arthur 
Middleton,  of  the  Metropolitan  Opera  Co.;  Miss 
Alice  Yerlet,  the  wonderful  Belgian  coloratura 
soprano;  Guido  Ciccolini,  the  young  Continental 
tenor,  and  other  sterling  artists  whose  renditions 
are  literally  re-created  by  Thomas  A.  Edison's 
new  musical  art. 

"The  lectures  will  be  presented  only  in  edu- 
cational institutions  and  for  the  purpose  of  es- 
tablishing funds  for  the  promulgation  of  musical 
knowledge  and  appreciation  by  means  of  the 
New  Edison." 


ATTRACTIVE  PATHE  ADVERTISEMENT 

The  Pathe  Freres  Phonograph  Co.,  Brooklyn, 
N.  Y.,  carried  a  very  -attractive  full  page  ad- 
vertisement in  the  November  17th  issue  of  the 
Saturday  Evening  Post.  This  page  presented 
a  striking  illustration  of  the  Pathephone  No. 
175,  together  with  an  enlarged  reproduction  of 
the  famous  Pathe  Sapphire  Ball.  Tone  was  the 
basis  of  discussion  in  the  text,  and  the  ad- 
vertisement as  a  whole  was  one  of  the  most 
effective  pieces  of  copy  that  has  yet  been  used 
in  Pathe  national  advertising. 


DEALERS  EVERYWHERE  ARE  SELLING 
QUANTITIES  OF  OUR 

HANALEI  BANJUKES 

(Ukuleles  in  Banfo  Form) 

A  bigger  hit  than  the  Ukulele  because  much  louder 
and  more  pleasing  in  tone,  and  of  more  substantial 
construction.  Perfect  two  octave  scales.  A  thor- 
oughly practical  instrument  for  both  solo  playing 
and  club  work.  Send  for  illustrated  catalogue  and 
price  list  today,  as 

The  Banjuke  Will  Be  the  Biggest  Holiday 
Seller  in  the  Musical  Instrument  Line. 

SHERMAN,  CLAY  &  CO. 

Sole  Manufacturers 
163  Kearny  Street  San  Francisco 
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There's  a  Bang 
Like  Byng's  in  These 
8  Columbia  Mid-Month  Records 


^'T'S  the  big  heart  of  Free  America,  throbbing  to  march  time.  It's  the  newest, 
truest,  staunchest  voicing  of  the  spirit  that's  sending  a  million  Yankee  lads 
i  across  the  sea. 

Sell?  It'll  sell  and  sell  BIG!  It'll  keep  you  busy  wiring  for  more.  Its  name 
is  "LONG  BOY,"  and  it  heads  the  Columbia  Mid-Month  List.  Turning  it 
over,  you'll  find  "I  Don't  Want  to  Get  Well."  You  couldn't  beat  this  pair— 
the  cards  aren't  in  the  deck. 

"Life  in  a  Trench  in  Belgium"  is  straight  from  the  battle  line — the  real  under- 
fire,  over-the-top  feelings  of  the  men  at  the  front,  told  in  the  words  and  the 
voice  of  one  who  has  been  there. 

Then  those  two  new  dance  records  by  Earl  Fuller's  Rector  Novelty  Orchestra 
— a  pair  of  corking  marches — two  concert  favorites  by  the  New  York  Phil- 
harmonic—and three  other  PICKED  WINNERS. 

Eight  big  chances  to  do  big  business!  Push  them  right,  and  they'll  give  you 
a  .Merry  Christmas  with  reindeer,  chimes  and  a  stocking  full  of  coin. 

We  aren't  a  bit  surprised  at  the  way  orders  are  pouring  in ! 


A2409(LONG  BOY.  Byron  G.  Harlan  and  Peerless  Quartette 
10-in.  - 

75c  (I  DON'T  WANT  TO  GET  WELL.    Arthur  Fields. 


A2410 
10-in.- 
75c. 


LIFE  IN  A  TRENCH  IN  BELGIUM— Part  1.  Lieut. 
Gitz  Rice  and  Henry  Burr. 

LIFE  IN  A  TRENCH  IN  BELGIUM— Part  2.  Lieut. 
Gitz  Rice  and  Henry  Burr. 


A2399  frM  CRAZY  OVER  EVERY  GIRL  IN  FRANCE. 

10  in  -I     Avon  Comedy  Four. 

75c.  [WE'RE  GOING  OVER.    Peerless  Quartette. 

f  SOME  WHERE  IN  FRANCE  (Is  the  Lily).  Henry 
A2408  Burr. 
10-in  J 

75c.    WHEN  THE  GREAT  RED  DAWN  IS  SHINING. 

I    Charles  Harrison. 


A2402  fCHRISTMAS    MORNING   AT    CLANCY'S.  Steve 
10  in  J     P°r,;er  alld  Ada  Jones. 
75c.   [HIP,  HI  GALOP.    Prince's  Band. 

A2403  fIDA!  SWEET  AS  APPLE  CIDER  (Fox-trot).  Earl 
10-in  J     fuller's  Rector  Novelty  Orchestra. 

75c.  1  MORE   CANDY    (One-step).     Earl    Fuller's  Rector 
I    Novelty  Orchestra. 

A2398  fNAVAL    RESERVE    MARCH.      Introducing  Blue 
10-in  J     Ridge.    Prince's  Band. 
75c.   [JACK  TAR  MARCH.    Prince's  Band. 

A5998  fLARGO  FROM  NEW  WORLD  SYMPHONY.  Phil- 
12-in  J     harmonic  Orchestra  of  New  York. 

$1.50]MARCHE    MILITAIRE    FROM    "SUITE  ALGE- 
L    RIENNE."    Philharmonic  Orchestra  of  New  York. 
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Under  the 
Spreading  Christmas 
Tree  the  Grafonola  Stands 


kN  Christmas  morning,  the  Columbia  Grafonola  200  is 
going  to  stand  under  many  a  gift-laden  tree.    And  the 
more  of  them  that  come  from  your  shop,  the  merrier 
a  Christmas  it  will  be  for  you. 

Beautiful  and  artistic  in  design,  clear  and  brilliant  in  tone, 
this  superb  model  of  the  Columbia  Grafonola  is  always  a 
good  seller.  But  now,  during  the  holiday  season,  there  are 
unusual  opportunities  to  push  it. 

Impress  upon  your  prospects  that  the  Grafonola  is  the 
Christmas  gift  de-luxe,  and  the  one  gift  which  gives  lasting 
joy  not  only  to  the  recipient,  but  to  all  the  family  and  its 
friends. 

Display  the  Grafonola  200  prominently  in  your  window,  with 
appropriate  Christmas  reminders.  Feature  it  in  your  holiday 
advertising.  Invite  people  to  come  in  and  see  it,  examine  it, 
play  it  themselves,  learn  its  splendid  tone  and  incomparably 
smooth  mechanism. 

They  will  want  it,  when  they  have  become  acquainted  with 
it.    And  when  they  WANT  it,  they're  ready  to  buy. 


HONE  COMPANY 

5,  New  York 
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EXPANDING  ITS  ACTIVITIES 

The  Stern  Talking  Machine  Corp.  of  San  Fran- 
cisco Have  Opened  a  Store  in  Richmond  and 
Also  in  Oakland  in  Central  Quarters,  Where 
They  Are  Building  Up  an  Exceedingly  Large 
Trade  in  Imperial  Talking  Machines 


NUGGETS  OF  WISDOM 


PLATT  MUSIC  CO.'S  NEW  HOME 


For  the  Salesman,  Dealer  and  Jobber — Little 
Acorns  of  Thought  Which,  if  Properly  Culti- 
vated, May  Grow  to  Be  Tall  Oaks  of  Success 


Most    Attractively    Arranged    and  Beautifully 
Equipped  in  Every  Way 


San  Francisco,  Cal.,  December  3. — The  Stern 
Talking  Machine  Corp.  of  this  '  city,  Pacific 
Coast  distributors  for  the  products  of  the  Im- 
perial Talking  Machine  Co.,  Wilmington,  Del., 
has  been  achieving  remarkable  success  with 
this  line  of  talking  machines  and  records.  The 
company  has  been  expanding  and  extending 
its  activities  on  different  sections  of  the  Coast, 
and  according  to  its  present  plans  will  have 
greatly  increased  facilities  for'  distribution  in 
1918. 

In  August  the  company  opened  a  store  at 
Richmond,  Cal.,  which  proved  such  an  em- 
phatic success  that  it  was  decided  to  form  a 
new  company  to  handle  this  business  under  the 
name  of  the  Stern  Talking  Machine  Co.  of 
Richmond,  the  capitalization  being  $25,000. 

The  company  has  also  secured  a  very  fine 
location  in  Oakland  at  No.  1432  San  Pablo  ave- 
nue, and  this  store  is  being  operated  as  a  sub- 
sidiary company  to  the  main  office  in  San  Fran- 
cisco. The  prospects  for  Oakland  business  are 
excellent,  as  the  Stern  Talking  Machine  Corp. 
has  500  accounts  in  that  city  despite  the  fact 
that  it  did  not  have  a  store  there  previously. 

In  a  recent  chat  with  The  World  Frederick 
Stern,  president  of  the  company,  stated  that  he 
is  now  negotiating  for  a  store  in  Los  Angeles, 
Cal.,  and  expects  to  be  able  to  open  this  es- 
tablishment shortly  after  the  first  of  the  year. 
A  subsidiary  company  will  also  be  organized 
to  handle  the  Los  Angeles  business  with  a 
capital  of  $100,000. 

It  is  the  further  intention  of  the  company  to 
open  many  stores  throughout  the  entire  Pacific 
Coast,  as  fast  as  they  find  it  consistent  with 
their  policy.  All  of  these  stores  will  be  oper- 
ated as  exclusive  talking  machine  establish- 
ments and  the  Imperial  line  will  be  featured. 


Slipshod  management  begets  slipshod  help; 
and  carelessness,  even  in  the  smallest  details,  is 
never  unnoticed  by  the  employer. 

Never  wink  at  the  overcharging  of  a  customer. 
Reprove  a  clerk  as  quickly  for  an  error  in  your 
favor  as  for  one  in  favor  of  the  customer. 

No  engagement  is  so  unimportant  as  not  to  be 
worth  punctuality.  Be  on  hand  when  you  agree 
to  be  and  you  can  demand  punctuality  in  others. 

The  successful  man  to-day  is  the  practical 
man.  If  you  are  not  already  familiar  with  the 
working  side  of  your  business,  begin  the  study 
of  it  now. 

It  will  pay  any  man,  no  matter  how  big  his 
store,  to  see  as  many  customers  personally  as 
his  time  will  allow.  People  like  to  do  business 
with  the  head  of  the  concern. 

No  arrogant  man  shall  pass  through  the  por- 
tals of  Mercantile  Success.  He  who  is  an  arro- 
gant employer  shall  have  servile  employes. 
What  a  prize  combination  for  repelling  trade! 

If  you  expect  your  sales  force  to  be  enthusi- 
astic about  the  store  and  the  business,  see  that 
you  give  them  some  reason  to  be.  Nothing 
will  starve  to  death  much  quicker  than  enthusi- 
asm. 

Cultivate  the  idea  of  faith  in  your  own  ability 
to  sell.  Have  quiet  confidence,  but  no  cheek  of 
the  brassy  kind. 


Los  Angeles,  Cal.,  December  2. — One  of  the  fin- 
est music  establishments  in  this  section  of  the 
State  is  the  new  home  of  the  Piatt  Music  Co.  in 


A  WINDOW  TIP  WORTH  NOTING 


Partial  View  of  New  Home  of  Piatt  Co. 

this  city.  The  company  only  recently  moved 
into  these  warerooms,  and  visitors  to  Los  An- 
geles have  referred  to  this  store  as  representa- 
tive of  the  most  up-to-date  ideas  in  retail  store 
decorations  and  furnishings. 

The  Piatt  Music  Co.  handles  the  Columbia  line 
exclusively  in  its  talking  machine  department, 
and  these  products  are  displayed  to  excellent 
advantage  in  the  company's  new  home.  Colum- 
bia Grafonolas  are  popular  in  this  territory,  and 
the  Piatt  Music  Co.  has  ample  facilities  to  han- 
dle the  steadily  growing  requirements  of  its 
clientele. 


The  outside  of  the  store  windows  may  be 
made  speaking  mediums  by  the  use  of  whiting 
signs  shaded  with  ultra  marine  blue,  or  vice 
versa.  Whiting  washes  off  very  easily;  and 
while  ultra  marine  blue  comes  off  easily  it 
will  stand  a  rainstorm  and  not  run;  but  the 
lettering  must  be  well  done,  and  so  that  it 
does  not  hide  the  contents  of  the  display  made 
in  the  window. 


THE  VALUE  OF  CONCENTRATION 

Practical  efficiency  in  business  means  knowing 
the  value  of  routine.  Get  your  work  done  with 
the  least  possible  amount  of  work  and  trouble. 
Don't  jump  from  one  thing  to  another.  Don't 
"make  motions."  Know  what  you  are  trying 
to  accomplish  and  clear  the  path  toward  it  with 
quiet  efficiency. 


Here's  the  Trio  of  Quality 

Made  in  Dayton,  where  quality  of  work  has  earned  the  name,  "The  City  of  Precision."  Used 
wherever  discriminating  manufacturers  want  to  produce  the  best  talking"  machines. 

This  trio  is  the  response  of  the  best  engineering  talent  and  the  most  skilled  workmanship  to 
the  imperative  demand  of  the  manufacturer  for  "something'  better."  The  motor,  the  tone  arm 
and  the  sound  box  each  embodies  the  utmost  that  science,  research  and  skill  can  put  into  it. 

Combined,  they  make  a  wonderful  business  builder  for  the  manufacturers  who  realize  that 
satisfaction  to  the  customer  is  the  basis  of  success.  The  enthusiastic  commendation  of  thou- 
sands is  their  best  endorsement. 


The  Dayton  Motor 

Two  styles.  Four  sizes.  Abso- 
lutely noiseless,  great  power,  best 
workmanship.  An  answer  to  the 
demand  for  "something  better." 
You  will  appreciate  its  excellence 
when  you  see  one  at  work. 


The  Dayton  Tone  Arm        The  Dayton  Sound  Box 


Universal.  Will  play  any  record. 
Special  metal  that  will  not  ring. 
Finished  in  silver  or  gold.  Every 
nicety  of  scientific  design  and  cor- 
rect principle  conserved  by  exact- 
ness in  building.    Five  styles. 


Two  styles.  The  construction 
of  a  correct  sound  box  involves 
certain  acoustic  properties  that 
reach  their  highest  development  in 
the  Dayton.  Its  perfect  tonal 
quality  is  remarkable. 


These  parts  represent  a  great  advance  in  working  qualities,  tone  production  and  durability. 
Their  use  will  stamp  the  quality  mark  upon  your  products,  bring  you  more  business,  and 
satisfy  the  most  exacting  customers. 

Consequently  They  Are  Business  Winners 


Let  us  prove  this  by  sending  you  our  cataloc 
and  its  products.    Write  for  it  to-day. 


with  description  of  the  factory,  its  methods, 


The  Thomas  Manufacturing  Co. 


322  Bolt  Street 


DAYTON,  OHIO 
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Do  Salesmen  and  Dealers  Appreciate  the  Op- 
portunities in  Exploiting  the  Period  Styles? 


Within  the  last  year  or  so  the  trade  has  wit- 
nessed the  placing  on  the  market  of  talking 
machines  and  phonographs  in  period  styles, 
machines  encased  in  cabinets  wonderful  for 
their  elaborateness  and  faithfulness  of  detail, 
and  listed  at  prices  ranging  into  thousands 
of  dollars.  It  is  the  logical  development  of 
the  industry.  The  companies  have,  in  the  past, 
quite  properly  devoted  themselves  to  improve- 
ments in  the  mechanical  and  musical  features 
of  their  product  and  for  the  nonce  were  con- 
tented with  standard  types  of  cabinets  familiar 
to  thousands,  or  rather  millions,  of  homes  all 
over  the  world. 

When  it  came  time  for  the  introduction  of 
period  styles,  however,  the  matter  was  gone 
into  with  a  thoroughness  that  is  characteristic 
of  the  trade.  There  has  been  nothing  hap- 
hazard about  it.  The  development  has  been 
along  definite  lines,  and  although  certain  of 
the  styles  introduced  are  open  to  criticism,  from 
a  purely  decorative  standpoint,  for  the  most 
part  they  conform  with  great  faithfulness  to 
the  period  represented  and  offer  some  wonder- 
ful sales  opportunities  to  the  talking  machine 
retailers. 

There  is  an  element  even  among  our  demo- 
cratic Americans  that  demands  exclusiveness  in 
the  things  they  buy  and  are  perfectly  able  to 
pay  generously  for  it.  In  other  words,  the  de- 
mand is  for  the  product  and  not  the  price.  This 
element  has  naturally  been  compelled  to  recog- 
nize the  musical  standing  of  the  talking  ma- 
chine as  has  every  other  class  in  America,  but 
with  that  recognition  has  come  the  knowledge 
that  to  purchase  a  talking  machine  they  must 
accept  a  cabinet  the  counterpart  of  which  is  to 
be  found  in  thousands  of  other  homes.  More- 
over, from  the  dealers'  viewpoint  there  is  a 
maximum  amount  that  could  legitimately  be 
asked  for  a  machine  and  that  was  limited  to  a 
few  hundred  dollars. 

The  introduction  of  the  period  styles  has 
changed  all  this.  It  gives  to  the  lover  of  the 
exclusive  the  particular  style  of  machine  cabinet 
that  will  harmonize  most  perfectly  with  the 
other  furnishings  of  a  particular  room,  or  meet 
the  customer's  individual  ideas  and  tastes  in 
the  matter  of  period  furniture.  For  the  dealer's 
part,  it  increases^  his  sales  possibilities  from  hun- 
dreds of  dollars  into  thousands,  and  enables 
him  to  approach  high-class  trade  with  a  new 
argument. 

Opportunities  for  Retailer  or  Salesman 

The  question  now  is,  does  the  average  retailer, 
or  salesman,  appreciate  fully  the  opportunities 
that  lie  before  him  in  the  exploitation  of  the 
period  styles?  There  are  perhaps  some  whose 
stores  are  located  in  sections  where  period  furni- 
ture is  an  unknown  factor,  and  where  price  is 
the  main  consideration.  To  some  of  these 
perhaps  this  new  opportunity  is  not  open.  The 
great  majority  of  talking  machine  dealers,  how- 
ever, have  somewhere  in  their  territory  pros- 
pects to  whom  these  elaborate  models  should 
appeal. 

In  the  past  the  chief  requisites  of  a  good  talk- 
ing machine  salesman  was  a  knowledge  of  the 
mechanical  features  of  his  instruments,  and  also 
a  knowledge  of  the  record  catalogs.  If  he  could 
emphasize  the  superior  mechanical  qualities  of 
the  product  he  was  selling,  and  talk  more  or 
less  intelligently  on  music,  and  at  the  same  time 
select  suitable  records  from  his  stock  with 
promptness  and  dispatch,  he  was  considered  a 
good  man.  He  needn't  worry  about  the  cabinet. 
The  customer  could  see  that.  Now  something 
else  is  demanded  if  the  salesman  is  to  make  the 
most  of  his  opportunity,  and  that  is  a  thorough 
understanding  of  the  period  design  and  what  it 
means. 

The  Subject  Is  an  Interesting  One 

The  salesman  who  takes  up  seriously  the  study 
of  period  furniture  design  and  its  application 


to  present-day  products  will  find  that  he  has 
launched  into  a  most  interesting  subject,  and 
the  writer  speaks  from  experience  when  he  says 
that  there  is  hardly  a  study  that  is  more  rich 
in  infinite  variety  or  that  is  closer  linked  with 
the  important  events  of  the  world's  history  than 
the  decorative  arts.  The  student  of  decoration 
is  really  a  student  of  history,  and  will  find  that 
all  the  great  political  changes  of  history,  the 
upheaval  of  empires,  the  overthrow  of  old  rulers 
and  the  installation  of  new  ones,  are  all  faith- 
fully marked  by  the  changes  in  decorative  forms. 
This  can  be  no  better  illustrated  than  in  the 
case  of  the  French  styles.  The  early  French 
styles,  for  instance,  followed  closely  along  the 
lines  of  the  Gothic,  and  this  in  itself  reflected 
the  close  alliance  of  Church  and  State  at  that 
time.  With  Church  and  State  practically  one  at 
that  time,  it  was  but  natural  that  decorative  arts 
followed  those  found  in  Church  architecture, 
and  even  to  this  day  the  Gothic  is  the  Church 
architecture. 

With  the  coming  of  Catharine  de  Medici  to 
France  as  the  wife  of  Henry  II,  she  brought 
with  her  followers  from  Italy  a  love  for  the 
Italian  art  and  mannerisms,  and  this  influence 
of  the  queen  is  quite  evident  in  the  furniture 
and  architectural  designs  of  the  period,  just 
prior  to  1589,  known  as  the  Renaissance.  As  the 
rulers  of  France  came  and  went,  with  their  par- 
ticular ideas  and  fancies,  so  changed  the  deco- 
rative styles  with  equal  regularity. 
The  Noblest  Period  of  French  Decorative  Art 

Leading  up  to  the  reign  of  Louis  XIV  we  find 
the  first  of  the  styles  that  may  be  considered 
as  the  modern,  or  at  least  one  of  the  styles  most 
familiar  to  present-day  people,  and  the  Louis 
XIV  period  is  accepted  without  question  as  the 
noblest  period  of  French  decorative  art.  The 
chief  decorative  developments  of  the  period 
were  from  1660  to  1683  and  were  carried  out 
largely  under  the  direction  of  Le  Brun,  a  court 
favorite  who  followed  closely  the  king's  ideas 
in  such  matters.  The  period  was  marked  by  a 
large  introduction  of  curves  and  a  further  de- 
parture from  the  classic  Greek.  It  likewise  got 
away  finally  from  the  Church  influence,  and  the 
vast  amount  of  ornamentations  found  in  the  de- 
signs of  the  period  reflects  the  wealth  and  pros- 
perity that  prevailed  in  France  at  that  particu- 
lar time. 

With  the  death  of  Louis  XIV  and  the  ascen- 
sion of  Louis  XV,  passing  over  the  brief  period 
of  the  regency,  we  find  the  Court  of  France 
given  over  to  extravagances  and  excesses,  with 
the  king  surrounded  by  Madame  Pompadour, 
Madame  DuBarry  and  the  other  notorious 
women  of  the  court.  This  tendency,  too,  is  re- 
flected in  the  arts.  Louis  XV  is  the  period  of 
the  Rococo,  Rococo  being  practically  elabora- 
tion without  regularity,  and  developing  in  its 
later  days  so  that  it  represented  more  or  less  of 
a  riot  in  ornamentation,  with  no  two  curves 
balancing. 

The  Tendency  Toward  Simplicity 

A  reaction  came  with  the  accession  of 
Louis  XVI.  The  rulers  of  France  became  duly 
cognizant  of  the  fact  that  their  extravagances 
and  excesses  had  driven  the  public  to  the  verge 
of  revolution,  and  from  the  point  of  extrava- 
gance endeavored  to  revert  to  extreme  sim- 
plicity in  one  move.  The  intention  was  good, 
but  the  results  were  more  or  less  ludicrous. 


This  tendency  towards  simplicity  was  more 
thoroughly  set  forth  in  decorative  arts  than 
in  the  accomplishments  of  the  court  and  the 
ladies  thereof.  The  Louis  XVI  style,  therefore, 
will  be  found  full  of  floral  effects,  beautifully 
and  elaborately  designed,  but  delightfully  simple 
as  to  motif.  The  effect  of  the  floral  designs 
was  added  to  by  the  liberal  use  of  ribbons  and 
bow  knots,  and  throughout  the  period  there  is 
even  a  desire  to  reflect  nature  as  far  as  possible, 
and  forsake  the  artificial.  The  coming  of  the 
Reign  of  Terror  and  the  guillotining  of 
Louis  XVI  marked  the  end  of  the  period. 

Then  came  the  Directoire  with  another  re- 
action. The  practical  abandonment  of  religion 
and  the  substitution  of  woman  as  a  figure  to 
be  worshipped.  The  French  figure  of  Liberty — 
the  woman  with  body  draped  in  white  and  flow- 
ing hair  covered  with  a  Liberty  cap — typifies 
the  brief  period  of  the  Directoire,  and  a  glance  at 
the  reproduction  of  the  Directoire  style  will 
show  that  the  female  figure  in  one  form  or 
another  acts  as  the  basis  of  the  motif.  Inci- 
dentally the  Directoire  period  brought  a  partial 
readoption  of  the  classic  style,  with  its  palm 
leaves,  its  medallions,  its  frieze  and  its  garlands. 
The  classic  was  further  developed  during  the 
period  of  the  Empire.  1804-1814  ended  what  is 
now  known  and  accepted  as  the  style  of  the 
Empire  Period,  distinctly  Roman  and  Grecian 
in  its  tendencies,  emblematic  of  the  great  em- 
pires of  centuries  before. 

The  English  Styles  an  Interesting  Study 

The  English  styles  will  be  found  equally  in- 
teresting in  their  study,  although  they  reflect  the 
more  or  less  peaceful  conditions  that  prevailed 
in  Great  Britain.  The  British  periods  are  par- 
ticularly notable  for  the  attention  paid  to  furni- 
ture design,  and  perhaps  there  is  nothing  that 
fits  better  into  the  American  home  to-day  than 
reproductions  of  the  works  of  Hepplewhite,  the 
Adam  brothers,  Sheraton  or  Chippendale.  As  a 
matter  of  fact,  the  furniture  art  of  the  Georgian 
Period  is  the  basis  of  what  is  known  as  our 
Colonial  style. 

Why  the  Salesman  Should  Be  Well  Informed 

To  sell  successfully  talking  machines  in  period 
design  the  salesman  need  not  necessarily  know 
the  history  of  the  nations  represented  in  the 
styles,  but  he  must  know  the  period  styles  he 
is  selling,  their  relation  to  other  styles,  and 
how  they  will  fit  into  rooms  furnished  in  a 
certain  particular  period.  After  exhausting  his 
musical  and  mechanical  arguments  and  seeking 
to  make  a  maximum  sale,  he  must  be  able  to 
speak  with  some  authority  on  the  decorative 
treatment  of  the  cabinet  he  is  offering.  He  must 
be  able  to  point  out  its  faithfulness  to  the 
design  of  the  period,  and  know  what  he  is  talk- 
ing about.  He  will  find  that  in  getting  an  edu- 
cation in  period  furniture  he  will  unconsciously 
absorb  a  liberal  education  in  European  history. 

The  libraries  of  the  country  are  rich  in  works 
of  decorative  art.  There  are  magazines  pub- 
lished devoted  exclusively  to  that  line.  The  op- 
portunities for  study  are  there.  It  rests  with 
the  salesman  whether  he  will  take  those  op- 
portunities and  fit  himself  to  take  full  advantage 
of  the  field  offered  him  by  the  period  cabinets. 


Life  is  filled  with  compensations.  Yet  the 
man  who  is  learning  to  play  the  cornet  never 
lives  in  the  middle  of  a  ten-acre  lot. 


Talking  Machine  Hardware 

We  manufacture  hardware  for  all  styles  of  cabinets 

Lid  Supports  Door  Catches  Sockets 

Needle  Cups  Sliding  Casters  Tone  Rods 

Needle  Rests  Continuous  Hinges  Knobs,  etc. 

BEST  QUALITY  LOWEST  PRICES 

WEBER-KNAPP  COMPANY       -      Jamestown,  N.  Y. 
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Boston,  Mass.,  December  5. — The  various  drives 
for  first  one  war  fund  and  then  another  has  had 
some  effect  on  the  talking  machine  business,  as 
it  has  on  other  departments  of  commercial  ac- 
tivity. Immediately  following  the  last  Liberty 
Loan  campaign  there  was  a  temporary  slump 
and  conditions  were  only  fair.  In  the  last  week 
in  November  things  began  to  "pick  up,"  and 
the  two  days  before  Thanksgiving  were  banner 
days  with  almost  all  the  local  establishments. 
The  comparatively  near  proximity  of  Camp 
Devens  at  Ayer  to  Boston  has  played  a  con- 


TalKing  Machine  on  Army  Truck  Providing 
Recreation  for  Soldiers  at  Cantonment 

spicuous  part  in  business  and  if  one  doubts  the 
popularity  of  the  Victor,  Columbia,  Edison  and 
.other  outfits  he  has  only  to  pay  a  visit  to  Camp 
Devens  to  be  convinced  that  talking  machines 
are  serving  a  valuable  and  serious  purpose  in 
camp  life."  A  machine  and  a  gift  of  records 
are  hailed  with  great  delight  by  individuals  or 
groups  of  men,  as  Vernon  Stiles,  the  noted 
tenor,  whose  picture  was  shown  in  last  month's 
issue  of  The  World,  is  performing  a  most  praise- 
worthy part  in  advancing  the  cause  of  music 
at  the  camp  acting  as  he  does  co-operatively 
with  the  machines. 

Mr.  Stiles  is  about  to  go  to  the  Columbia 
laboratories  in  New  York  City  with  a  con- 
tingent of  men  to  make  records,  which  will  not 
only  include  the  recording  of  camp  songs  but 
a  general  vocal  retrospect  of  camp  life  in- 
cluding military  orders,  army  cheers  and  other 
features  that  can  complete  the  picture  of  life 
in  the  cantonments.  Stiles  in_  a  recent  letter 
to  Manager  Arthur  Erisman,  of  the  Grafonola 
Co.  of  New  England,  most  heartily  praises  the 
introduction  of  machines  into  the  camp  and 
advocating  the,ir  wider  use. 

Another  way  in  which  the  talking  machine 
may  be  used  to  especial  advantage  is  in  pre- 
serving the  records  of  some  dear  son's  voice 
which  may  be  sent  to  mother,  wife  or  sweet- 


heart. According  to  the  present  plans  as  out- 
lined in  Boston  every  Y.  M.  C.  A.  and  Knights 
of  Columbus  hut  at  the  front  is  to  be  equipped 
with  a  dictaphone  into  which  a  soldier  can  dic- 
tate a  message  to  the  loved  ones  at  home.  When 
this  is  done  the  record  is  to  be  sealed  and  sent 
to  the  one  to  whom  it  is  addressed  in  this 
country. 

The  Grafonola  in  the  Trenches 

Apropos  of  machines  in  army  life  Manager 
Erisman  told  your  correspondent  to-day  of  a 
story  that  had  just  reached  him  that  shows  a 
new  use  to  which  a  machine  can  be  put  at  the 
front.  Some  time  ago  a  small  Columbia  was 
purchased  from  his  establishment  and  sent  to 
France.  A  group  of  Allied  fighters  bethought 
themselves  of  the  brilliant  idea  of  putting  on  the 
"Marseillaise"  as  a  record  and  placing  the  ma- 
chine in  one  of  the  front  trenches  in  No  Man's 
Land.  This  was  successfully  done  and  the  ma- 
chine was  started.  The  sound  of  the  French 
National  hymn  so  hated  by  the  enemy  angered 
them  so  that  a  quartet  of  Germans  started  to 
capture  the  machine.  As  soon  as  one  got  near, 
he  was  popped  off.  In  this  way  three  were 
got  rid  of;  but  the  fourth  man  was  successful 
in  capturing  the  machine;  now  it  is  somewhere 
on  the  other  side  of  the  lines  in  the  hands  of 
the  Germans. 

Active  Steinert  Business 

Between  its  two  splendidly  equipped  ware- 
rooms  the  M.  Steinert  &  Sons  Co.  is  able  to 
produce  some  excellent  business  this  fall,  and 
the  indications  are  good  for  a  very  creditable 
holiday  trade.  Robert  Steinert,  the  third  son 
of  the  able  head  of  the  house,  now  makes  his 
headquarters  at  the  Arch  street  store,  and  has 
general  supervision  of  the  Victor  business  of 
the  company.  In  both  departments  there  is 
a  most  capable  staff  of  men  and  women  who 
are  intelligently  familiar  with  the  business, 
which  means  that  they  can  meet  customers 
with  a  better  degree  of  success  than  otherwise 
could  be  the  case.  The  Arch  street  store,  which 
is  more  adapted  to  meet  the  needs  of  business 
men,  being  located  in  the  down-town  section, 
is  making  quite  a  name  for  itself  because  of  its 
two  artistic  windows  which  at  this  season  have 
a  unique  and  catchy  display. 

Many  New  Sonora  Dealers 

The  Sonora  Phonograph  Corp.,  through  its 
local  headquarters,  of  which  Richard  Nelson  is 
manager,  is  becoming  especially  active  in  Rhode 


Island,  and  many  new  dealers  have  become  con- 
verts to  the  merits  of  this  machine.  In  Provi- 
dence the  Tilton-Thurber  Co.,  one  of  the  large 
and  elegant  stores  of  that  city,  has  taken  on 
the  Sonoras  which  it  will  carry  together  with 
the  Victor  line.  In  Woonsocket  the  Rose  Music 
Store  is  to  carry  the  Sonora  and  the  Westerly 
Furniture  Co.  in  Westerly  is  still  another  which 
will  make  a  feature  of  these  machines.  In 
Worcester,  this  State,  Manager  Nelson  has 
opened  an  account  with  the  American  Supply 
Co.,  and  here  in  Boston  both  the  A.  McArthur 
Co.  and  Frank  Ferdinand  have  contracted  to 
carry  them.  Business  with  the  Boston  offices 
of  the  Sonora  is  making  an  exceedingly  grati- 
fying showing. 

Handling  Holiday  Demands  Under  Difficulties 

The  Eastern  Talking  Machine  Co.  in  Tremont 
street,  which  is  among  the  largest  Victor  deal- 
ers in  the  city,  has  found  the  demand  for  goods 
quite  as  large  as  could  be  expected  considering 
the  conditions.  W.  J.  Fitzgerald,  the  wholesale 
manager,  is  experiencing  some  difficulty  in  find- 
ing enough  reliable  help  to  assist  in  the  estab- 
lishment and  for  this  reason  he  and  his  staff  are 
working  getting  out  holiday  orders  under  diffi- 
culties. Letters  have  lately  been  received  from 
Ed.  Welch  and  Jerry  Spillane,  who  are  in  serv- 
ice in  France,  and  they  write  that  they  are  well 
and  working  hard. 

New  Members  of  Vocalion  Co.  Staff 

R.  S.  Hibshman,  manager  of  the  Aeolian-Vo- 
calion  Co.  in  Boylston  street,  says  he  has  no 
fault  to  find  with  business  and  the  few  days 
before  Thanksgiving  there  was  a  surprisingly 
large  call  for  goods.  Three  new  men  whom 
Manager  Hibshman  has  lately  added  to  his  staff 
are  C.  C.  Westervelt,  A.  E.  Russell  and  H.  M. 
Reynolds,  all  of  them  proving  thus  far  to  be 
good  business  getters.  The  large  show  window 
of  this  Aeolian-Vocajion  establishment  is  always 
artistically  decorated  with  flowering  plants  and 
ferns,  which  attract  passers-by. 

Columbia  Officials  Visit  the  Hub 

Manager  Mann  of  the  Columbia  Co.  makes  a 
most  encouraging  report  of  business.  He  says 
that  dealers  who  had  early  laid  in  large  stocks 
of  Columbia  goods  are  finding  themselves  run- 
ning low.  A  local  visitor  to  Manager  Mann 
some  days  ago  was  F.  K.  Pennington,  the  Co- 
lumbia's assistant  general  sales  manager.  Man- 
ager Mann  was  fortunate  enough  to  be  able  to 
provide  for  him  a  dinner  ticket  on  the  occasion 


Eastern  Victor  Service 

is  based  on  the  principle  that 
a  Victor  dealer  wants  what 
he  wants  when  he  wants  it. 


EASTERN  TALKING  MACHINE  CO. 


177  TREMONT  STREET 


BOSTON,  MASS. 
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of  the  Pilgrim  Publicity  Association's  recent 
banquet  at  the  Boston  City  Club  when  the  spe- 
cial guest  was  the  now  famous  Editor  of  the 
Providence  Journal,  who  told  a  large  audience 
something  about  the  German  spy  system  and 
the  nefarious  work  of  the  Germans  in  plotting 
against  this  Government.  Another  guest  here 
was  General  Sales  Manager  George  W.  Hop- 
kins, who  came  to  Boston  to  spend  Thanksgiv- 
ing at  his  large  farm  at  Concord,  Mass.  Man- 
ager Mann  is  looking  for  R.  F.  Bolton,  the 
company's  district  manager  for  New  York  and 
New  England,  who  is  due  here  shortly. 
H.  L.  Royer  Supplying  the  Soldiers 
Herbert  L.  Royer,  in  his  new  location  in 
Kingston  street,  just  around  the  corner  from 
Summer  street,  is  doing  a  "good  Victor  business 
at  this  time.  Outside  his  store  hangs  an  elec- 
tric sign  calling  attention  to  the  warerooms, 
which  have  several  booths,  and  which  are  ar- 
tistically decorated  and  conveniently  arranged. 
Mr.  Royer  has  lately  sent  a  consignment  of 
goods  to  the  Charlestown  Navy  Yard,  and  to 
some  of  the  forts  down  Boston  Harbor,  and  he 
is  planning  to  entertain  the  boys  at  Common- 
wealth Pier,  where  there  is  a  large  number  of 
jackies. 

To  Manage  Shaw  Co.  Department 

Harry  Anderson,  lately  with  Rosen's  Talking 
Machine  Shop  in  School  street,  has  accepted  the 
managership  of  the  Columbia  department  of  the 
G.  W.  Shaw  Co.  at  Quincy.  Anderson  is  a 
keen,  alert  young  man,  with  good  business  judg- 
ment, and  should  make  a  success  in  his  new 
undertaking. 

Emerson  Dealers  Appreciate  Service 

From  what  one  learns  hereabouts  the  Emer- 
son dealers  are  deeply  appreciative  of  the  serv- 
ice that  has  been  rendered  them  by  the  local 
headquarters,  of  which  Oscar  W.  Ray  is  the 
able  manager.  Manager  Ray  has  convenient 
quarters  in  the  Little  building,  and  the  new 
location  is  proving  highly  advantageous  so  far 
as  being  centrally  located.  Anticipating  a  rush, 
especially  with  the  approach  of  the  holidays, 
Manager  Ray  laid  in  a  large  stock  of  records 
and  in  this  way  the  local  dealers  have  been  able 
to  fill  emergency  orders  very  satisfactorily.  The 
Emerson  records  have  become  especially  popu- 
lar at  the  cantonments,  and  there  are  good  sup- 
plies at  Camp  Devens  at  Ayer  which  have  been 
furnished  by  near-by  dealers. 

Wallace  Currier  Goes  to  Toledo 

Wallace  Currier,  who  lately  had  been  con- 
ducting an  Edison  shop  in  Portland,  Me.,  fol- 
lowing an  association  with  Victor  interests  in 
Boston,  has  gone  to  Toledo,  O.,  where  he  has 
charge  of  the  Victor  department  in  the  Lyons 


Store,  a  large  department  establishment  in  that 
city.  Wallace  Currier  is  the  son  of  Mason  P. 
Currier,  the  hustling  manager  of  the  retail  de- 
partment of  Chickering  &  Sons. 

Manager  Winkelman's  Fine  Quarters 
Manager  Henry  Winkelman  has  been  receiv- 
ing many  congratulations  from  his  friends  since 
he  has  got  settled  in  his  new  quarters  in  the 


Joins  the  C.  C.  Harvey  Co.  Staff 

The  C.  C.  Harvey  Co.'s  Victor  and  Edison  de- 
partment has  acquired  the  services  of  a  new 
man,  Raymond  Alden,  who  formerly  was  with 
F.  C.  Henderson  in  his  chain  of  talking  ma- 
chine stores.  Manager  White  of  the  department 
reports  a  consignment  of  a  Victrola  outfit  with 
a  large  number  of  records  was  recently  shipped 


Oliver  Ditson  Co.'s  New  Retail 

Oliver  Ditson  Co.'s  most  handsome  building. 
The  quarters  are  among  the  most  exquisite 
of  any  Victor  warerooms  in  the  city  and  the 
visitors  are  privileged  to  enjoy  listening  to 
the  latest  records  or  to  try  out  a  new  machine 
under  the  most  luxurious  conditions.  Manager 
Winkelman  is  happy  over  the  good  showing 
that  his  department  is  to  make  for  the  cur- 
rent year,  November  having  been  a  particularly 
good  month. 

Harry  Parker  Appointed  Manager 
Harry  Parker  has  just  been  appointed  head 
of  the  Edison  and  Victor  department  of  the 
George  Lincoln  Parker  warerooms  in  the  Col- 
onial building.  Mr.  Parker,  who  succeeds  John 
Alsen,  who  is  now  in  France  with  the  101st  En- 
gineers, is  a  brother  of  the  head  of  the  es- 
tablishment 


Talking  Machine  Department 

from  his  department  to  one  of  the  base  hos- 
pitals in  France. 

Selling  Edison  Period  Models 

The  Pardee-Ellenberger  Co.'s  Boston  head- 
quarters is  finding  a  good  holiday  demand  in 
Edison  goods.  Manager  Silliman  reports  several 
sales  of  the  more  expensive  period  models  to 
wealthy  households  in  his  New  England  terri- 
tory, where  they  are  great  additions  to  artistic 
homes. 

Change  in  Columbia  Distribution 

Manager  Fred  Mann  of  the  Columbia  reports 
that  in  an  effort  to  promote  better- service  the 
Springfield  branch  of  the  company  has  been 
closed  and  the  Western  Massachusetts  terri- 
tory hereafter  will  be  served  from  the  Boston 
headquarters.  M.  C.  Perkins,  who  was  the 
(Continued  on  page  22) 
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manager  of  the  Springfield  branch,  has  been 
brought  to  Boston,  where  he  is  to  be  assistant 
manager  to  Manager  Mann,  thus  succeeeding 
W.  S.  Parks,  who  went  to  Baltimore  a  month 
or  more  ago. 

Exhibiting  the  Sonora  Supreme 
The  large  department  store  of  Jordan  Marsh 
Co.,   whose    talking   machine    department  has 
lately  taken  on  the  Sonora  in  addition  to  the 


Attractive  Jordan  Marsh  Window 

Victor  line,  is  exhibiting  in  its  third  floor  de- 
partment a  handsome  $1,000  Sonora  which  is 
attracting  much  attention.  The  window  dis- 
play, a  picture  of  which  is  presented  in  this 
issue,  has  been  favorably  commented  on  and 
it  has  gone  a  long  way  toward  arousing  an  in- 
terest in  the  Sonora  proposition. 

Reports  an  Active  Business 

Charley  P.  Trundy,  who  operates  a  -talking 
machine  supply  depot  at  16  Beach  street,  reports 
that  business  has  been  quite  good  when  one 
takes  into  account  the  general  situation.  The 
reproducer  which  he  has  had  on  the  market  now 
for  some  time  is  meeting-  with  continued  suc- 
cess among  the  trade. 

W.  S.  Parks  Recovers  Health 

The  many  Boston  friends,  and  he  has  them  in 
many  other  places,  will  be  glad  to  learn  that 
W.  S.  Parks,  who  resigned  the  assistant  man- 
agership of  the  Columbia  to  accept  the  man- 
agement of  the  Columbia  headquarters  in  Balti- 
more, has  recovered  from  his  illness.  Mr.  Parks, 
it  seems,  had  just  reached  Baltimore  when  he 


was  seized  with  an  old  trouble  which  had  ne- 
cessitated his  removal  to  a  hospital  when  he 
first  came  to  Boston  a  year  or  so  ago.  When 
he  left  Boston  he  was  feeling  in  pretty  good 
shape  and  it  was  rather  discouraging  to  be  sud- 
denly taken  down  just  as  he  was  about  to  as- 
sume his  new  duties.  It  will  be  recalled  that 
friend  Parks  carried  away  with  him  some  whole- 
some reminders  of  his  popularity  among  the 
Boston  boys. 

Insisted  on  Enlisting 

John  Burke,  one  of  the  shippers  at  the  Graf- 
onola  Co.  of  New  England,  was  so  anxious 
to  enlist  that  he  went  to  the  Charlestown  Navy 
Yard  and  stayed  in  line  two  whole  days  and  a 
half  of  a  third  day  before  he  was  accepted  for 
service.  Now  he  is  in  the  ranks  of  the  Navy 
and  ready  for  duty  wherever  his  country  calls. 
Lay  in  Big  Holiday  Stock 

Chester  J.  Sylvester,  manager  of  the  phono- 
graph department  of  the  C.  E.  Osgood  Co.,  large 
furniture  dealers,  found  it  necessary  to  lay  in  a 
large  stock  of  Victor  and  Columbia  outfits  for 
the  holidays,  and  his  business  has  been  very 
gratifying. 

Lansing  Booking  Good  Orders 

General  war  conditions  have  somewhat  handi- 
capped the  business  of  E.  H.  Lansing,  dealer 
in  khaki  moving  covers,  located  at  611  Wash- 
ington street,  but  despite  the  situation  dealers 
have  been  generous  in  their  patronage  of  his 
line,  and  the  year's  business  all  told  promises 
to  make  an  excellent  showing. 

Activity  With  Chickering  &  Sons 

The  Victor  business  at  Chickering  &  Sons,  as 
well  as  that  in  the  Edison  line,  has  been  keep- 
ing up  with  the  general  procession,  and  the 
well  equipped  warerooms  on  the  second  floor  of 
the  Tremont  street  establishment  are  well  pat- 
ronized these  days. 


THE  WINNING  MAN 


Self-directed  action,  self-governed  intelligence, 
self-satisfied  conscience,  and  here  you  have  a 
man  who  will  help  himself  and  help  others. 


ARCH  ST^i  FBOSTON, 

Victor  Distributors 

Many  talking  machine  owners  are  forming  their 
record  buying  habits  now.  Be  sure  they  find  what 
they  want  when  they  come  to  your  store.  Keep 
your  VICTOR  record  stocks  complete. 

We  can  help  you  for  we  have 

The  Largest  and  Most 

Complete  Stock  of 
Records  in  New  England 


Write,  or  Telephone  Beach  1330 

M.  STEINERT  &  SONS  CO.,  35  Arch  St.,  BOSTON 


Read  the  Trade  Mark  carefully, 
hear  the  machine,  and  you'll  agree 
that  It  is  truly 

The  World's  Musical  Instrument 

Improves  All  Records 
Send  for  our  Special  Proposition 
HOFFAY  TALKING  MACHINE  CO..  Inc. 

3  West  29th  Street  New  York  City 


CELEBRATED  20TH  ANNIVERSARY 

R.  F.  Bolton,  New  York  and  New  England  Dis- 
trict Manager  for  Columbia  Co.,  Congratulated 


Twenty  years  of  service  with  one  concern  is 
a  record  that  anyone  can  well  be  proud  of,  and 
R.  F.  Bolton,  New  York  and  New  England  dis- 
trict manager  for  the  Columbia  Graphophone 


R.  F.  Bolton 

Co.,  is  well  deserving  of  the  congratulations 
which  he  received  from  his  many  friends  in  the 
trade  last  month.  On  November  18  Mr.  Bolton 
celebrated  his  twentieth  anniversary  with  the 
Columbia  Co.,  and  during  these  many  years  of 
service  he  has  won  the  friendship  and  esteem  of 
Columbia  dealers  as  well  as  of  his  co-workers. 

When  Mr.  Bolton  entered  the  Columbia 
service  twenty  years  ago  he  occupied  the  post 
of  chief  accountant  of  the  company's  New  York 
branch,  which  at  that  time  was  located  at 
Twenty-seventh  street  and  Broadway.  The 
talking  machine  industry  was  in  its  infancy  then, 
and  the  Columbia  executive  offices  which  were 
located  in  the  same  building  comprised  two 
or  three  rooms.  The  company's  next  move 
was  to  larger  quarters  at  Liberty  street  and 
Broadway,  and  when  the  New  York  branch 
moved  to  83  Chambers  street  Mr.  Bolton  was 
promoted  to  the  position  of  credit  manager. 
Soon  afterwards  he  was  placed  in  charge  of 
the  New  York  wholesale  division  when  the  com- 
pany occupied  a  new  home  at  353  Broadway. 

He  was  next  promoted  to  the  management  of 
the  New  York  branch  with  headquarters  at  111 
Chambers  street,  and  he  also  occupied  this  im- 
portant post  when  another  move  was  made  to 
83  Chambers  street,  where  large  and  adequate 
quarters  gave  the  company  sufficient  room  to 
take  care  of  its  fast  growing  business  in  this 
territory. 

In  November,  1914,  Mr.  Bolton  was  appointed 
district  manager  of  the  New  York  territory,  one 
of  the  most  important  positions  in  the  Colum- 
bia service.  His  success  in  this  work  was  rec- 
ognized in  March  of  this  year  when,  in  addi- 
tion to  the  New  York  territory,  he  was  ap- 
pointed district  manager  for  New  England. 

Mr.  Bolton's  success  may  be  attributed  in  a 
considerable  measure  to  the  fact  that  he  thor- 
oughly understands  every  division  of  the  talk- 
ing machine  industry.  He  knows  and  appre- 
ciates the  problems  that  confront  the  dealer,  and 
has  made  it  a  point  to  always  be  at  the  service 
of  the  Columbia  clientele.  His  friends  in  the 
industry  are  legion  and  they  are  all  looking 
forward  to  the  celebration  of  his  silver  jubilee 
with  the  Columbia  Co. 
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NEW  ORGANIZATION  OF  VICTOR  DEALERS  IN  ST.  LOUIS 

To  Incorporate  Victor  Dealers'  Tri-State  Association  in  That  City — Officers  Elected — Silverstone 
Opening  Delayed — Army  and  Navy  Edison  for  Soldiers  at  Scott  Field 

St.  Louis,  Mo.,  December  5. 


-Steps  have  been 
taken  to  incorporate  the  Victor  Dealers'  Tri- 
State  Association,  which  is  planned  to  include 
all  dealers  who  obtain  their  supplies  through  St. 
Louis,  in  other  words,  the  St.  Louis  trade  terri- 
tory. The  preliminary  papers  say  that  the  ob- 
ject is  benevolent,  educational  and  for  trade 
benefit.  The  charter  membership  is  limited  to 
the  chief  dealers  in  St.  Louis  and  suburbs,  but 
the  plan  is  to  extend  it  as  rapidly  as  possible 
through  the  territory  as  soon  as  the  incorpora- 
tion is  complete.  The  first  officers  are:  Presi- 
dent, A.  M.  Magoon,  Kieselhorst  Piano  Go.,  St. 
Louis;  secretary,  Charles  Lippman,  Field-Lipp- 
man  Piano  Stores,  St.  Louis;  treasurer,  Fred 
H.  Lehman,  Lehman  Music  House,  East  St. 
Louis,  111.;  a  vice-president  is  also  provided  for. 

Three  directors  will  complete  the  board  of 
directors  of  seven  members.  The  present  di- 
rectors are  Val  A.  Reis,  of  the  Smith-Reis  Pi- 
ano Co.,  Knapp,  of  Knapp  Bros.,  Belleville,  111., 
and  John  F.  Ditzell,  of  the  Famous  &  Barr  Co. 

All  of  these  directors  have  signed  their  resig- 
nations and  placed  them  with  the  secretary  to 
be  read  to  the  meeting  that  will  be  called  after 
the  definite  plan  is  laid  before  the  dealers. 

"Our  plan  is  to  stabilize  the  Victrola  busi- 
ness," said  President  Magoon,  "and  to  correct 
some  misunderstandings  that  recently  have 
arisen.  Of  course,  we  all  realize  that  the  recent 
turn  of  events  has  placed  much  of  the  responsi- 
bility for  the  way  the  Victor  business  is  con- 
ducted upon  us.  Through  this  organization  we 
hope  to  maintain  the  character  of  the  Victor 
business  along  the  lines  which  have  been  so  suc- 
cessful in  the  past.  We  see  many  ways  in 
which  we  can  be  helpful  to  each  other. 

"Also  I  wish  to  say  that  this  organization 
has  nothing  in  common  or  in  opposition  to  any 
part  of  the  work  of  the  St.  Louis  Talking  Ma- 
chine Dealers'  Association.  There  is  no  sugges- 
tion on  the  part  of  Victor  dealers  that  the  local 


association  be  disbanded  or  in  any  way  impaired. 
The  association  has  a  distinct  line  of  work  before 
it  that  the  Victor  Dealers'  Association  cannot 
handle.  Rather  we  might  be  able  to  strengthen 
the  work  of  the  local  association  but  our  prob- 
lems will  be  those  of  a  larger  and  different  terri- 
tory than  that  of  the  local  association,  which 
includes  all  dealers  who  join  and  obey  the  rules, 
regardless  of  the  kind  of  machine  they  sell." 

Recently  there  was  considerable  confusion 
among  the  Victor  dealers  when  one  dealer  ad- 
vertised "new  prices."  Another  that  "prices 
will  not  be  advanced,"  while  a  third  was  run- 
ning a-  "cut  price  sale"  on  what,  at  careless  read- 
ing, could  be  construed  as  Victor  machines  but 
which  were  not. 

The  opening  of  the  new  warerooms  of  the 
Silverstone  Music  Co.  is  still  in  the  future.  It 
is  probable  that  the  formal  opening  will  not 
take  place  until  after  Christmas,  when  the 
proper  ceremonies  can  be  staged  and  people 
will  have  time  to  take  notice.  It  also  is  prob- 
able that  the  warerooms  will  be  occupied  by 
December  10,  but  not  certain.  But  the  final 
touches,  the  decorators  say,  cannot  be  expected 
until  Christmas.  The  opening  was  announced 
for  November  1. 

In  the  meantime  Mr.  Silverstone  has  started 
his  Christmas  advertising  and  he  is  unwilling 
to  break  into  this  work  for  an  opening. 

Two  Edison  Army  and  Navy  League  disc 
phonographs  have  been  donated  by  St.  Louisans 
for  the  soldiers.  The  first  one  to  go  was  the 
personal  gift  of  Mark  Silverstone  to  the  men 
in  training  at  Scott  Field,  an  aviation  training 
camp  at  Belleville,  111.,  a  suburb  of  St.  Louis. 
This  gift  was  made  with  slight  ceremony,  Lieut. 
J.  Enright  of  the  camp  came  to  the  warerooms 
of  the  Silverstone  Music  Co.  to  receive  the  gift 
on  behalf  of  the  aviation  students.  The  photo- 
graph showing  Lieut.  Enright,  the  machine  and 
Mark  Silverstone  was  taken  in  the  warerooms. 


Lieut.  Enright  was  enthusiastic  over  the  gift 
of  the  machine.  He  said  that  the  aviation  train- 
ing camps  especially  needed  the  machine  as, 
owing  to  the  transient  nature  of  the  population, 
there  was  little  opportunity  to  organize  a  band 
or  orchestra  and  that  music  had  been  found  to 
be  one  of  the  very  best  means  of  staving  off 


The  Phonograph  for  Aviation  Camp 
Lieut.  Enright  (Left),  Mark  Silverstone  (Right) 

homesickness  and  discontent/  At  Scott  field,  he 
said,  there  had  been  steady  efforts  to  organize 
for  some  kind  of  music,  but  that  there  was  no 
provision  for  equipment  and  the  best  that  they 
could  do  was  two  trombones,  a  banjo,  two  vio- 
lins and  a  clarinet.  Hardly  a  desirable  layout.  As 
rapidly,  he  said,  as  a  new  man  owning  an  instru- 
ment was  recruited  one  of  the  others  would  be 
promoted.  The  Edison  machine,  he  said,  would 
make  them  entirely  independent  of  these  ef- 
forts, but  he  had  noticed  that  where  good  talk- 
ing machine  music  was  supplied  it  acted  as  a 
stimulant  on  the  other  efforts. 

The  second  machine  will  go  to  the  company 
of  the  former  Fifth  Regiment  of  the  Missouri 
National  Guard  having  the  largest  proportion 
of  St.  Louis  men  in  it.  It  has  been  bought  by 
the  Lions  Club,  a  business  organization.  The 
purse  was  made  up  at  a  recent  dinner  and  at 
this  writing  an  inquiry  is  being  made  as  to 
which  company  shall  receive  it. 


The  Season's  Greetings  to  the  entire 
Talking  Machine  trade  and  heartiest 
good  wishes  for  another  year  of 
unparalleled  prosperity. 


The  Oldest  Victor  Distributers  in  the  Southwest 

KANSAS  CITY,  MO. 


24 


THE    TALKING    MACHINE  WORLD 


A  Cabinet  Message 


for  1918 


^  We  thank  our  patrons  for  their  support  and 
patronage  during  the  past  year,  for  their  co-oper- 
ation and  confidence  have  enabled  us  to  close  the 
biggest  year  in  our  history. 

Our  factories  have  been  oversold  in  1917,  and, 
notwithstanding  frequent  additions  and  enlarge- 
ments, our  facilities  have  been  taxed  to  the  utmost. 


NOW  is  the  time  to 
place  your  1918 

CENTURY 
ABINET 
ONTRACTS 


^  We  therefore  suggest  that  you  place  your  orders 
novo  for  the  coming  year. 

f  CENTURY  CABINETS  are  the  standard 
cabinets  of  the  industry. 

^  Century  Cabinets  embody  quality  and  attrac- 
tiveness and  the  manufacturers  using  them  know 
that  they  are  furnishing  their  dealers  with  the  very 
best  selling  arguments. 

ARRANGE  NOW  FOR  YOUR  1918  CONTRACTS 


Century  Cabinet  Co. 

25  West  45th  St.,  New  York 


Factory  :  UTICA,  N.  Y. 


Largest  Manufacturers  of  Talking 
Machine  Cabinets  in  the  World 
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PUBLIC  IN  BUFFALO  BUYING  ON  A  LIBERAL  SCALE 

Many  Talking  Machines  and  Records  Being  Purchased  Both  for  the  Soldiers  and  for  Home  Use — 
Important  New  Columbia  Agencies — Period  Models  Being  Featured — Recent  Trade  Changes 

As  a 


Buffalo,  N.  Y.,  December  6.— Judging  from  the 
marked  activity  in  the  local  talking  machine 
and  record  trade  during  the  holidays,  Buffalo- 
nians  are  classing  this  merchandise  in  the  list 
of  essentials,  or,  popularly  speaking,  as  a  war- 
time necessity.  Taking  a  tip  from  the  Govern- 
ment that.  American  boys  in  camp,  or  on  ship- 
board must  have  music,  many  people  are  send- 
ing talking  machine  and  records  to  the  young 
men  in  the  service.  Others  who  believe  that 
patriotism  and  gloom  should  never  be  combined 
are  bringing  cheer  to  their  homes  through  the 
purchase  of  machines  and  records  in  generous 
quantities. 

"We  have  just  closed  a  desirable  account 
with  Bricka  &  Enos,  a  prominent  furniture  house 
of  this  city,"  said  O.  M.  Kiess,  manager  of  the 
Buffalo  branch  of  the  Columbia  Graphophone 
Co.  "This  firm  has  just  installed  a  complete 
stock  of  our  machines  and  records  for  the  holi- 
day trade.  This  house  will  probably  feature  our 
period  designs  in  addition  to  our  regular  line, 
on  account  of  the  high  position  they  occupy  in 
the  trade.  We  have  opened  two  other  excel- 
lent accounts — the  Palace  Music  Shop,  of 
Rochester,  and  the  De  Voy  Music  Co.,  of  Syra- 
cuse. A  fourth  of  the  same  kind  is  the  Ver- 
beck  Musical  Sales  Co.,  of  Buffalo.  The  fact 
that  this  last-named  firm  was  able  to  secure  the 
Columbia  line  caused  them  to  open  a  branch 
store  in  Genesee  street,  this  city.  We  are  go- 
ing into  December  with  a  pretty  fair  stock  of 
machines.  We  have  just  issued  a  last  call  to 
dealers  to  place  holiday  orders  for  No.  75  and 
No.  85  Grafonolas,  having  received  several  car- 
loads of  these  models  from  our  factories.  This 
will  probably  be  the  last  big  shipment  we  will 
receive  before  January  1.  The  dealers  appre- 
ciate our  new  plan  to  issue  a  weekly  stock  sheet, 
showing  all  the  Grafonolas  in  our  warehouse. 
In  this  way  they  know  exactly  wdiat  types  and 
finishes  they  can  get  for  immediate  shipment." 

William  H.  Daniels,  of  Denton,  Cottier  &  Dan- 
iels, has  returned  from  a  business  trip  to  New 
York  City.  This  concern,  which  has  a  large 
Victrola  department,  accepts  Liberty  Bonds  as 
cash. 

C.  H.  Utley  is  featuring  a  new  William  and 
Mary  art  model  of  the  New  Edison  phono- 
graph. 

Manager  Brennan,  of  the  William  Hen- 
gerer  Co.'s  Victrola  department,  is  featuring 
that  firm's  new  record  library  plan. 

Victor  &  Co.,  Pathephone  jobbers,  are  featur- 
ing this  instrument  prominently  in  their  win- 
dow displays.  The  firm  has  mailed  out  thou- 
sands of  Christmas  booklets,  in  which  the 
Pathephone  is  thoroughly  advertised.  This 
store  is  radiant  inside  and  out  with  holiday  dec- 
orations and  is  crowded  with  gift  buyers. 

"We  hold  a  Pathephone  recital  every  Thurs- 
day and  the  attendance  is  excellent,"  said  R.  A. 
Ramsdell,  manager  of  the  Pathephone  depart- 


ment of  Adam,  Meldrum  &  Anderson  Co. 
Christinas  feature  Mr.  Ramsdell  is  using  a  spe- 
cial concert  Pathephone,  nine  feet  high,  with  a 
protruding  horn. 

Walbridge  &  Co.,  Victrola  dealers,  have  shut 
off  the  large  electric  sign  over  their  store  in 
accord  with  the  Government's  request.  The 
Victrola  buyer  at  this  store  is  E.  W.  Fox,  whose 
able  assistant  is  Miss  Marietta  McLaughlin. 
The  company's  large  mailing  list,  and  window- 
displays  are  used  to  advantage  in  the  holiday 
sale  of  Victrolas. 

A  novel  act  was  given  at  Shea's  vaudeville 
theatre,  Buffalo,  recently  by  Adeline  Francis, 
"the  Grafonola  Girl,"  who  sang  a  duet  with  her 
own  record,  standing  by  the  side  of  a  Grafo- 
nola. 

In  Batavia,  Hornell,  Attica  and  Dansville  the 
talking  machine  dealers  co-operated  with  other 
merchants  in  helping  to  harvest  the  large  crop 
of  potatoes  near  these  towns.  Before  they  took 
action  in  the  matter  the  unharvested  crops  were 
valued  at  upward  of  $3,000,000  and,  if  wasted, 
would  have  meant  a  heavy  loss  indirectly  to 
these  business  men. 

In  the  Y.  M.  C.  A.'s  war  fund  campaign  and 
in  the  drive  of  the  Buffalo  Chamber  of  Com- 
merce for  a  thousand  new  members  several  of 
the  local  dealers  took  a  prominent  part. 

Local  talking  machine  dealers  gave  their  co- 
operation in  a  campaign  to  begin  Christmas 
shopping  at  least  two  weeks  earlier  than  usual. 
The  basis  of  the  appeal  was  a  possibility  that 
purchasing,  if  delayed,  might  result  in  disap- 
pointments over  inadequate  deliveries,  shortage 
of  merchandise  and  difficulty  in  replenishing 
stocks  during  the  eleventh  hour.  The  campaign 
proved  a  success  and  even  before  Thanksgiving 
day  many  bought  talking  machines  and  records 
for  gift  purposes. 

Roy  Smith  has  joined  the  sales  force  of  the 
Hoffman  Piano  Co.  The  Sonora  business  at 
this  store  "is  going  big,"  according  to  President 
Hoffman. 

The  large  display  windows  of  Winegar,  Lind- 
say &  Seales,  piano  and  talking  machine  dealers, 
are  attractive  with  Christmas  decorations. 

Leland  A.  Randall,  representing,  the  E.  J. 
Chapman  Co.,  Rochester,  Victor  wholesalers, 
was  a  Buffalo  caller. 

O.  Stranburg,  of  Jamestown,  who  has  the 
Victor  agency  in  six  stores,  was  a  recent  Buffalo 
caller.  Mr.  Stranburg  reported  a  good  holiday 
trade,  but  said  he  had  trouble  in  getting  enough 
goods  to  supply  the  heavy  demand.  He  has 
piano  stores  in  Jamestown,  Oil  City,  Meadville, 
Franklin  and  other  points. 

H.  A.  Lamor,  factory  representative  of  the 
Victor  Talking  Machine  Co.,  has  been  covering 
this  territory  for  the  past  three  weeks.  He  is 
co-operating  with  the  dealers,  assisting  them  in 
the  record  business  and  advancing  the  Victor 
line  generally. 


E.  R.  Gardner,  manager  of  the  Victrola  de- 
partment of  J.  N.  Adam  &  Co.,  has  returned 
from  his  winter  vacation  in  Alabama  and  other 
Southern  points.  "Our  new  record  library  plan 
is  proving  a  success,"  said  Mr.  Gardner.  "This 
plan  will  enable  a  customer  to  get  records  every 
month  by  increasing  the  payment  on  his  Vic- 
trola just  one-half  of  the  regular  monthly 
amount.  For  instance,  if  a  customer,  who  has 
been  paying  $5  a  month  on  his  Victrola,  pays 
$2.50  more  each  month,  he  can  have  $5  worth 
of  records  a  month  on  credit.  In  this  way  he 
can  build  up  a  record  library  with  no  imme- 
diate outlay  of  cash." 

Floyd  Barber  and  J.  O.  Goetz,  former  Victrola 
salesmen  in  Mr.  Gardner's  department,  are  home 
on  a  furlough.  Mr.  Barber  is  stationed  at 
Spartanburg,  and  Mr.  Goetz  is  at  Camp  Dix. 


NEW  YORK  TIMES  REVIEWS  TRADE 


Reports  That  Talking  Machine  Business  Is  Good 
Throughout  the  Country — Export  Business 
Said  to  Be  on  the  Increase  Recently 


The  business  editor  of  the  New  York  Times 
in  a  recent  review  of  general  industrial  condi- 
tions spoke  as  follows  of  the  situation  in  the 
talking  machine  trade: 

"A  very  good  demand  for  talking  machines 
is  reported  from  all  sections  of  the  country. 
Holiday  buying  in  these  lines  is  said  to  have 
started  in  already,  and  in  a  number  of  cases 
manufacturers  say  they  have  received  duplicate 
orders  from  retailers  for  nearby  deliveries  to 
keep  their  lines  intact  for  the  rest  of  the  season. 
While  cabinet  pieces  and  period  styles  are  sell- 
ing, the  great  bulk  of  the  business  is  being  done, 
according  to  report,  in  those  lines  retailing 
around  $100  and  under.  Quite  an  extensive  ex- 
port business  has  been  done  during  the  last  few 
months,  especially  with  Europe,  where  the  ma- 
chines are  used  behind  the  lines  to  afford  amuse- 
ment to  the  soldiers." 


DEVICE  FEEDS  NEEDLES  TO  MACHINE 


A  magazine  with  a  capacity  for  a  number  of 
talking  machine  needles  has  been  patented, 
which  attaches  to  the  sound  box  of  a  phono- 
graph and  is  so  made  that  the  steel  points  can 
be  fed  into  position  one  after  another  as  needed, 
with  a  minimum  of  inconvenience.  The  cham- 
ber consists  of  a  slender  tube,  at  the  lower  end 
of  which  is  -,*t  chuck,  by  means  of  which  the 
needle  projecting  from  the  end  is  held  in  posi- 
tion for  use.  The  other  needles  are  kept  from 
pressing  down  against  the  bottom  one  by  a 
spring  that  projects  through  the  side  of  the 
magazine  and  can  be  withdrawn  when  the  oper- 
ator wants  a  new  needle  dropped  into  place. — 
Popular  Mechanics. 


Knowledge  and  ability  may  be  likened  to  a 
dead  dynamo.  Unless  they  are  connected  with 
the  electromotive  force  of  enthusiasm  and  the 
starting  switch  of  initiative  they  are  useless  and 
will  lie  dormant  forever. 
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TALKERS  BY  EXPRESS  TO  OREGON 

Dealers  in  Portland  Adopt  That  Means  of 
Transportation  to  Overcome  Freight  Conges- 
tion— Retailers  Hold  Successful  Dance — 
General  News  of  Interest  to  the  Trade 


Portland,  Ore.,  December  5. — Clear  across  the 
continent  by  express  are  being  sent  consign- 
ments of  talking  machines,  phonographs,  etc., 
to  dealers  here  who,  because  of  the  congestion 
of  freight,  have  been  compelled  to  get  their 
shipments  of  talking  machines  and  records  by 
express.  The  situation  is  said  to  be  new  on 
the  Pacific  slope. 

Talking  machine  dealers  held  a  meeting  at  the 
Imperial  Hotel  early  last  month  and  arranged 
for  a  dance  which  was  held  November  21  for  the 
dealers,  employes  and  their  friends.  A  com- 
mittee was  appointed  to  engage  speakers  for 
each  monthly  meeting  and  another  committee 
was  named  to  confer  with  the  National  talk- 
ing machine  dealers  so  as  to  co-operate  with 
them  in  this  work. 

Henry  Schmidke,  traveling  salesman  for  the 
Portland,  Ore.,  branch  of  the  Columbia  Grafo- 
nola  Co.,  is  completing  a  trip  through  Southern 
Oregon.  Reports  from  him  are  that  business 
is  booming  in  that  section. 

Is  salesroom  space  more  valuable  than  win- 
dow space?  The  local  branch  of  the  Bush  & 
Lane  Piano  Co.  has  decided  that  it  is — at  least 
in  part — and  has  started  remodeling  the  big 
store  to  convert  the  Twelfth  street  windows, 
extending  half  a  block,  into  phonographic  show- 
rooms. The  amazing  growth  in  sale  of  phono- 
graphs and  records  has  caused  the  change.  The 
Washington  street  windows,  which  are  always 
attractively  decorated,  will  be  kept  for  display 
as  heretofore. 

M.  E.  Henry,  former  San  Francisco  manager 
of  the  Columbia  Graphophone  Co.  and  now 
Pacific  Coast  representative  of  the  foreign  rec- 
ord department  of  the  Columbia,  made  his  first 
trip  through  Portland  recently  and  told  Port- 
land dealers  that  his  job  is  such  an  easy  one 


that  all  he  has  to  do  is  to  say  that  he  can 
supply  the  records  and  the  dealers  give  him 
the  orders.  He  has  sold  6,000  records  a  day 
on  his  present  trip. 

Ysaye,  the  violinist,  who  appeared  in  this 
city  November  28,  was  especially  welcomed  by 
the  Columbia  Grafonola  dealers  for  whom  he 
exclusively  makes  records.  Windows  were  dec- 
orated with  his  picture  and  records  and  many 
of  these  records  were  purchased  in  anticipa- 
tion of  his  arrival. 


ATTRACTIVE  WINDOW  DISPLAY 


DELPHEON  SALES  CO.  ORGANIZE 

J.  D.  Manton,  one  of  the  best-known  members 
of  the  local  retail  trade,  is  an  incorporator  of 
the  Delpheon  Sales  Co.,  which  has  been  organ- 
ized recently  and  which  will  distribute  locally 
the  products  of  the  Delpheon  Co.,  Bay  City, 
Mich.  This  company  will  have  its  executive 
offices  at  25  Church  street.  New  York,  and 
Mr.  Manton  will  be  the  active  head  of  the 
concern.  A  few  weeks  ago  Mr.  Manton  vis- 
ited the  Delpheon  factories  at  Bay  City,  Mich., 
and  returned  to  New  York  more  enthusiastic 
than  ever  regarding  the  sales  possibilities  of 
Delpheon  phonographs.  He  is  making  arrange- 
ments to  give  Delpheon  dealers  in  this  terri- 
tory maximum  service,  and,  judging  from  the 
interest  already  manifested  by  the  local  trade, 
the  Delpheon  will  soon  be  one  of  the  most 
successful  iines  of  phonographs  merchandised 
by  the  Eastern  dealers. 


THE  ROUNDS  MUST  BE  CLIMBED 

There  is  a  certain  amount  of  room  at  the  top 
of  the  ladder  which  is  never  crowded.  Down 
below  there  is  hardly  space  for  elbow  room,  and 
people  with  sensitive  corns  are  always  complain- 
ing; but  on  the  top  rounds  there  is  space  enough 
for  both  feet.  It  is  always  the  same,  the  fel- 
lows at  the  bottom  growl  at  the  competition 
for  a  foothold,  while  up  at  the  top  there  are 
empty  rounds  waiting  for  a  firm  step.  Perhaps 
it  makes  us  dizzy  to  look  up,  but  the  rounds 
must  be  climbed  if  success  is  to  be  secured. 


The  Columbia  Grafonola  was  featured  in  a 
very  attractive  window  display  prepared  re- 
cently by  the  Church-Beinkamp  Co.,  Cincinnati, 
O.,  well-known  piano  and  musical  merchandise 
dealers.  The  artistic  conception  of  this  window 
and  the  unusual  beauty  of  the  display  may  be 
gleaned  from  the  accompanying  illustration. 

The  Church-Beinkamp  Co.  is  one  of  the  most 


Church-Beinkamp  Columbia  Window 

successful  music  houses  in  the  State  of  Ohio. 
It  caters  to  a  high-class  clientele  and  has  built 
up  a  splendid  Columbia  business.  A  portion  of 
this  success  may  well  be  attributed  to  its  ex- 
cellent window  displays. 


NO  DELAY  IN  CONDUCT  OF  BUSINESS 


Fire  recently  destroyed  the  building  at  136 
Liberty  street,  New  York,  in  which  were  sit- 
uated the  offices  of  Clifford  A.  Wolf,  manufac- 
turer of  diamond  and  sapphire  points  for  phono- 
graphs. Although  the  office  fixtures  were  com- 
pletely destroyed  and  one  or  two  machines  were 
damaged,  Mr.  Wolf  was  fortunate  in  completely 
saving  his  entire  stock.  Mr.  Wolf  has  taken 
temporary  quarters  at  his  former  address,  65 
Nassau  street,  where  he  announces  that  business 
is  being  carried  on  in  full  force  as  though  the 
fire  had  never  occurred. 


Millions  of  Dollars  In  Good  American 
Money  Await  To  Be  Changed  Into  "Victor" 
Records,Particularly  During  Christmas  Season 

And  you'll  get  a  good  slice  of  this  business,  even  a  large  "grab"  of  it,  if  you  are  alive  to 
the  situation,  and  carry  a  sufficient  stock  of  the  Victor  Records.  We  offer  unlimited  help 
in  the  way  of  record  service — We  will  even  tip  you  off  to  the  certain  records  which 
will  sell  "biggest"— We  KNOW  'em. 

■^/"V'Tp1     The   Nebraska  Cycle  Co.   of    Omaha  has 
*  *"*    changed  its  firm  name  to  "Mickel  Bros.  Co." 

Mickel  Bros.  Co. 


15th  and  Harney  Streets 
411  Court  Avenue 


OMAHA,  NEBRASKA 
DES  MOINES,  IOWA 


ThoseTivelvMWesterners. 


"HIS  MASTER'S  VOICE" 


THE   TALKING   MACHINE  WORLD 


27 


A  unique  record  unlike  any  other  in  the  country; 
the  six  great  popular  song  hits  ot  the  month;  a 
corking  "Kiddie"  record  tor  Christmas;  a  capti- 
vating dance,  entitled  "Ida!  Sweet  As  Apple  Cider," 
two  stirring  marches;  a  Philharmonic  Orchestra 
masterpiece— this  is  the  December  Mid-Month  List 
in  a  nutshell. 

Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


JULIA  HEINRICH  JHEARD  IN  RECITAL 

Famous  Soprano  of  the  Metropolitan  Opera  Co. 
Gives  Concert  in  New  Castle,  Pa.,  in  Con- 
junction With  an  Edison  Re-Creation  of  Her 
Voice — Affair  Proves  a  Great  Success 


give  an  encore,  singing  the  number  over  again. 

The  program,  which  was  exceedingly  inter- 
esting throughout,  concluded  with  "The  Star 
Spangled  Banner,"  sung  by  Miss  Heinrich  and 
the  New  Edison,  and  accompanied  by  Mr.  Glock- 
ner. 


VICTOR  RAISES  WAGES  OF  EMPLOYES 

Latest  10  Per  Cent.  Increase  Makes  Total  of 
36  Per  Cent.  Since  War  Began 


New  Castle,  Pa.,  November  26— One  of  the  most 
interesting  concerts  in  the  history  of  this  town 
was  the  invitation  recital,  under  the  auspices  of 
W.  F.  Dufford  &  Co.,  of  Miss  Julia  Heinrich, 
the  famous  soprano  of  the  Metropolitan  Opera 
Co.,  who  was  heard  in  a  number  of  her  favorite 
songs  on  Thursday,  November  22,  on  which  oc- 
casion the  Thos.  A.  Edison  laboratory  re-crea- 
tion of  her  voice  was  heard  in  comparison.  The 
local  paper  in  speaking  of  the  magnificent  work 
of  the  artist  and  the  New  Edison  said:  "So 
absolutely  perfect  was  the  instrument  that  when 
the  singer  would  pause  in  her  song  the  sound 
of  her  voice  on  the  record  could  not  be  dis- 
tinguished from  her  own,  except  by  watching 
her  lips,  even  then  one  could  not  be  absolutely 
sure  as  she  sometimes  formed  the  words  with 
her  mouth  without  uttering  a  sound.  It  was 
convincing  proof  that  the  wizard  has  added 
another  to  his  already  long  list  of  revolutionary 
inventions.  Miss  Heinrich  was  ably  assisted 
by  Jac  Glockner,  who  also  played  with  re-crea- 
tions of  'cello  solos.  This  illustration  of  per- 
fect tone  Re-creation  was  quite  as  perfect  as 
the  singers. 

During  the  number  of  "Spring  Morning,"  by 
Avon,  the  house  was  darkened  and  when  the 
lights  were  turned  on  the  audience  was  sur- 
prised to  find  that  Miss  Heinrich  had  left  the 
stage  and  that  the  phonograph  was  furnishing 
the  music. 

The  most  pleasing  number  of  the  program  was 
Schubert's  "Serenade."  The  number  was  be- 
gun by  the  phonograph  and  then  Miss  Heinrich 
took  up  the  counter  melody.  The  result  was  a 
duet.  The  diamond  disc  phonograph  gave  a 
perfect  reproduction  of  every  tone.  The  audi- 
ence applauded  so  long  that  she  was  forced  to 


RECORDS  IN  SEVEN  LANGUAGES 


Emerson  Phonograph  Co.  Issues  First  Supple- 
mentary List  in  New  Field 


The  first  releases  of  Emerson  records  in  sev- 
en foreign  languages  are  just  announced  by  the 
Emerson  Phonograph  Co.  of  New  York,  makers 
of  the  popular  25-cent  records  in  English.  The 
seven  languages  are  Italian,  Russian,  Hebrew, 
Polish,  Slavic,  Hungarian  and  Roumanian.  The 
new  records  are  ready  for  immediate  shipment, 
are  seven-inch,  with  music  on  both  sides  and 
retail  at  35  cents  each. 

A  new  supplementary  list  of  the  foreign  rec- 
ords in  native  tongues  has  been  issued.  It  is 
very  attractive  and  shows  the  flags  of  the  na- 
tions in  colors.  Dealers  are  given  excellent 
profits  on  their  investments  and  indications  in 
the  trade  have  shown  that  a  very  large  business 
will  be  done  in  this  field. 

It  is  the  intention  of  the  Emerson  Phono- 
graph Co.,  in  fact,  to  get  out  separate  catalogs 
for  the  various  languages  and  to  branch  out 
further  by  adding  other  languages  from  time 
to  time. 


ATTENT10N=C0MPELLING  CARDS 


The  Bayonne  Talking  Machine  Co.,  of  473 
Broadway,  Bayonne,  N.  J.,  have  secured  the 
services  of  Louis  Gurans,  as  manager  of  its 
Victrola  and  piano  departments.  In  this  con- 
nection very  attractively  designed  cards  have 
been  sent  out  asking  the  public  to  become  ac- 
quainted with  Mr.  Gurans  and  the  establish- 
ment. This  is  publicity  of  the  right  kind — dig- 
nified and  attention-compelling. 


Philadelphia,  Pa.,  December  3. — The  10,000 
employes  of  the  Victor  Talking  Machine  Co. 
were  taken  by  surprise  early  last  week  when  the 
following  notice  was  posted  on  the  bulletin 
boards:  "Effective  November  26,  1917,  wage 
rates  in  all  departments  are  advanced  10  per 
cent,  for  all  employes  whose  rate  is  now  less 
than  $30  per  week." 

This  action  followed  a  series  of  investigations 
and  conferences  by  the  directors  and  was  taken 
for  the  sole  reason  that  the  cost  of  necessities 
of  life  has  advanced  so  rapidly. 

The  officials  of  the  company  state  that  the 
increase  involves  a  serious  risk  and  certain  loss 
to  the  stockholders;  that  during  the  present 
year  the  amount  available  for  dividends  is  only 
about  half  of  that  for  1916;  that  their  wage  rates 
before  the  increase  were  higher  than  any  in- 
dustries of  similar  class;  that  the  effect  in  com- 
petition for  labor  was  not  considered  but  only 
the  needs  of  its  present  force. 

The  Victor  Co.  is  not  bidding  for  operatives 
whose  services  are  needed  for  Government  de- 
partments or  contractors,  but  is  taking  inexpe- 
rienced people  and  training  them  for  the  jobs 
left  vacant  by  over  a  thousand  men  who  have 
been  called  to  the  colors  or  who  have  left  to 
serve  the  Government  in  other  work.  Appli- 
cants now  employed  by  Government  depart- 
ments are  not  considered  by  the  Victor  Co. 

The  present  increase  makes  a  total  advance 
of  over  36  per  cent,  since  the  war  started,  not 
counting  hundreds  of  individual  adjustments. 


A  new  Columbia  Grafonola  department  has 
been  opened  on  the  third  floor  of  the  Steiger- 
Dudgeon  Department  Store,  New  Bedford, 
Mass.  Jas.  W.  Livingston,  formerly  with  M. 
Steinert  &  Sons  Co.,  Boston,  is  manager  of  the 
new  department. 


JfrteniJg 


WE  EXTEND  GREETINGS  OF  THE  SEASON  AND 
BEST  WISHES,  AND  TRUST  TO  HAVE  THE 
PLEASURE  OF  SERVING  THEM  IN  THE  FUTURE 
AS  WE  HAVE  IN  THE  PAST. 


Write  for  IQl8  Catalogue 


The  Wonder  Talking   Machine  Company 

113-119  FOURTH  AVE.  (At  12th  St.)         Telephone,  Stuyvesant  1666-7-8         NEW  YORK 


28 


THE    TALKING    MACHINE  WORLD 


MODEL  25 
PRICE  $ZS°s 


The  Most  Wonderful 
Musical  Instrument 
in  the  World 

The  Result  of  French  Inven- 
tive Genius  and  American 
Manufacturing  Skill- 

The  Pathe  Pathephone  has  been  on  the 
American  market  but  a  few  years,  yet  it  is 
today  one  of  the  leading  selling  phonographs. 

The  reason  for  its  popularity  is  in  its  points 
of  superiority  that  make  it  the  phonograph  de- 
sired by  those  who  demand  the  best. 

These  points  of  superiority  •  make  it  an  easy 
selling  proposition  for  dealers  to  sell.  If  you 
wish  to  learn  more  of  the  Pathe  Pathephone — 

Write  us  for  our  dealers'  proposition. 

Pathe  Pathephones  from 
$25.00  to  $225.00 

G.  Sommers  &  Co. 

Wholesale  Distributers 

Full  stock  of  Pathephones  and  records  always  on  hand 

ST.  PAUL  MINN. 


MODEL  50 
PRICE  $50°? 
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MEETING  THE  DEMAND,  KANSAS  CITY'S  CHIEF  PROBLEM 

Usual  Holiday  Conditions  Anent  Stock  Prevail  to  an  Accentuated  Degree — New  Dealers  Entering 
the  Field — Numerous  Tone  Test  Recitals  in  District— General  News 


Kansas  City,  Mo.,  December  5. — The  talking  ma- 
chine business  in  Kansas  City  is  fine — far  better 
than  it  ever  was  before.  The  demand  is  tre- 
mendous. There  is  plenty  of  money  in  the 
country  and  the  people  are  willing  to  spend  it. 
Every  dealer  says  he  has  his  hands  full  and 
that,  if  he  could  only  get  the  goods,  he  could 
handle  still  more  business.  In  fact,  from  pres- 
ent indications,  everyone  anticipates  the  great- 
est Christmas  in  the  history  of  the  business. 

The  only  fly  in  the  ointment  is  the  oft-re- 
peated "shortage."  Dealers  and  jobbers  have 
stopped  being  polite  over  the  subject.  When 
a  dealer  goes  to  his  jobber  for  more  goods,  to 
put  "it  midly,  a  hot  argument  ensues.  The 
dealer  explains  how  many  thousand  dollars' 
worth  of  buisness  he  is  losing  unless  he  gets  the 
goods  and  the  jobber  wearily  reiterates  that 
it  is  nobody's  fault  and  points  out  the  fact  that 
he  too,  is  losing  even  more  money.  The  dealer 
then  betakes  himself  back  with  perhaps  a  third 
of  the  machines  for  which  he  has  an  insistent 
demand.  In  records,  of  course,  it  is  the  same 
thing.  One  manager  was  heard  to  say:  "We 
simply  can't  count  the  'Missouri  Waltzes'  we 
have  sold  and  we  can't  get  enough  of  them. 
Every  time  I  see  a  customer  come  in  I  want  to 
run.  I  know  it's  going  to  be  another  request 
for  the  'Missouri  Waltz.'  If  we  could  only  get 
enough  of  them!"  Such  is  the  opinion  of  every 
other  dealer  in  town. 

Belleville,  Kan.,  now  has  an  Edison  shof>. 
Austin-Hollandsworth  _  Mercantile  Co.  have 
taken  the  agency. 

J.  W.  McMillan,  who  has  music  stores  at 
Columbus  and  Joplin,  has  established  a  branch 
house  in  Miami,  Okla. 

The  talking  machine  department  of  the  Ar- 
chitects and  Engineers  Supply  Co.  is  again 
handling  the  Pathe,  after  having  discontinued 
it  for  several  months.  They  have  also  added 
the  Sonora  line. 

The  Starr  Piano  Co.  realizes  that  the  best 
drawing  cards  in  the  world  (with  the  sterner 
sex)  is  a  pretty  girl.  At  least,  such  has  proved 
the  case  with  their  recent  window  display,  a 
Colonial  setting,  wherein  a  very  good-looking 
lady,  garbed  in  a  bright  colored  costume  pointed 
out  the  merits  of  the  latest  Starr  model.  The 
window  also  held  a  model  of  the  first  phono- 
graph. 

The  talking  machine  department  of  the  Kan- 
sas City  Photo  Supply  Co.  has  a  new  manager, 
H.  P.  Laseter,  formerly  a  salesman  at  the 
Columbia. 

A.  A.  Trostler,  Schmelzer  Arms  Co.,  has  just 
returned  from  a  visit  to  Camp  Funston,  where 
he  says  talking  machines  are  selling  like  hot- 
cakes.  Every  company,  almost  without  ex- 
ception, is  buying  a  machine  and  records  out  of 
its  mess  fund. 

Conducted  a  Number  of  Successful  Tone  Tests 

One  of  the  biggest  things  that  the  Edison 
Sh6p  has  ever  put  on  was  the  tone-test  recital 
on  Thanksgiving,  which  featured  Miss  Christine 
Miller.  The  auditorium  had  a  seating  capacity 
of  only  1,500,  but  2,100  people  cheerfully  crowded 
into  it.  Four  hundred  others,  who  couldn't  get 
in,  waited  patiently  in  the  room  below  until 
the  concert  was  over,  when  it  was  repeated  for 
them. 

Miss  Miller,  who  had  given  a  tone-test 
in  Leavenworth,  Kans.,  in  the  afternoon,  was 
delayed  in  getting  into  the  city,  so  the  audience 
was  obliged  to  wait.  This,  however,  instead  of 
being  unfortunate,  proved  the  contrary,  as  never 
did  a  crowd  enjoy  itself  more.  Lester  Jones, 
community  chorus  director,  happening  to  be 
present,  suggested  that  they  sing  and,  as  some 
500  members  of  the  chorus  were  also  in  the 
audience,  his  suggestion  was  readily  acted  upon 
and  soon  everyone  in  the  hall  was  singing  "Old 
Black  Joe,"  etc.,  with  the  greatest  enjoyment. 
When  Miss  Miller  did  arrive,  she  was  met  with 
the  warmest  of  receptions.  The  tone-tests  were 
given,  of  course,,  in.  the  usual  way,  'Miss.  Miller 
giving  s.olos  and  singing  duets. with  the. .Edison. 


She  was  assisted  in  the  concert  by  Jacques  Jleck- 
ner,  celloist.  At  the  last,  to  show  how  indis- 
tinguishable were  the  human  voice  and  the  re- 
creation, the  lights  were  turned  out  in  the  hall 
while  first  one  and  then  the  other  sang. 

Miss  Miller  gave  the  same  tone-tests  in  Atchi- 
son, Hutchinson  and  Leavenworth. 

In  the  wholesale  line  interesting  tone-tests 
are  also  being  given.  The  most  successful  of 
these  has  been  the  Kalauhi  Hawaiian  trio  which 
has  been  going  the  round  of  the  dealers.  In 
every  town  it  has  proven  a  very  successful  at- 
traction. 

Merle  Alcott,  contralto,  with  Grace  Freeman, 
have  been  making  tone-tests  in  Enid,  Okla., 
Tulsa  and  Sapulpa,  Baxter  Springs,  Kansas  and 
Coffeyville,  Kans.  Jacques  Jleckner  and  Guido 
Ciccolini  are  giving  tone-tests  in  Marshall, 
Slater  and  Lexington,  Mo.,  and  Sabetha,  Kans. 

Odette  Fonteney  is  giving  tone-tests  in  Fort 
Smith,  Ark.,  Carthage,  Mo.,  Wichita,  Kans., 
Pittsburg,  Kans.,  and  Clinton,  Mo. 

The  Edison  Shop  recently  put  in  a  window 
display  that  is  attracting  the  attention  of  every- 
one. The  dancing  figures  are  an  exact  repro- 
duction of  an  Italian  marble  frieze  and  were 
built  by  Ellis  Hansen  of  Chicago  and  installed 
by  W.  F.  Reid,  window  trimmer  and  buyer 
for  the  Parisian  Cloak  Co.  The  central  feature 
of  the  window  is  one  of  the  new  art  model 
Edisons,  the  cabinet  of  which  was  made  by 
the  Colby  Furniture  Co.,  Chicago. 

Lewis  Wood,  Jr.,  formerly  in  the  wholesale 
department,  Schmelzer  Arms  Co.,  has  accepted 
a  position  with  Sherman,  Clay  &  Co.,  Los  An- 
geles, Cal.    He  is  only  sixteen  years  old. 

Pearl  Renne  and  Marguerite  Banta  have  ac- 
cepted positions  in  the  Victrola  department  of 
J.  W.  Jenkins'  Sons  Music  Co. 

M.  A.  Riley,  Junkins-Riley,  Pathe  jobbers, 
leaves  Kansas  City  January  1  for  an  officers' 
training  camp,  aviation  branch. 

W.  C.  Junkins  has  just  returned  from  a  trip 
through  Western  Kansas  and  Oklahoma.  While 
there  he  put  the  Pathe  agency  in  the  Chas.  Bote- 
fuhe  Music  Co. 

The  talking  machine  department  of  the  Fa- 
mous Furniture  Co.  has  been  having  such  a 
splendid  business  that  they  have  been  obliged 
to  put  on  another  assistant. 

The  new  Wonderphone  Co.,  under  the  man- 
agement of  J.  D.  Wagner,  has  opened  quarters 
on  East  Tenth  street.    The  company  is  the  job- 


ber for  the  Munola.  The  territory  will  comprise 
Kansas,  Missouri  and  Oklahoma. 

The  talking  machine  department  of  the  Jones 
Store  Co.  last  month  had  the  largest  cash  busi- 
ness in  the  history  of  the  department.  The  de- 
partment is  holding  to  its  "No  Approval"  and 
larger  payments  on  deferred  contracts  stand. 

H.  J.  Werner,  of  the  Werner  Industries  Co., 
was  in  the  house  recently  for  a  few  days  and 
expressed  his  great  approval  of  the  department, 
emphasizing  that  he  liked  the  quality  of  busi- 
ness as  well  as  the  volume.  He  particularly 
complimented  Mrs.  Nellie  Williams,  manager, 
on  the  energy  and  enthusiasm  with  which  she 
is  handling  the  business. 

The  talking  machine  department  of  the  North- 
Mehorney  Furniture  Co.  has  been  doing  an 
excellent  business.  A.  B.  Peer  has  made  a  spe- 
cialty of  the  Mexican  trade,  having  an  interpreter 
who  goes  about  with  him  in  the  Mexican  quar- 
ter. A  Mexican  catalog  is  also  used,  which 
features  Mexican  band  music.  It  has  been  found 
that  these  people  are  good  pay  and  there  is  a 
big  field  among  them.  Miss  Lela  Buell,  al- 
though very  new  to  the  department,  has  already 
waited  on  so  many  of  these  Mexican-Spanish 
customers  that  she  is  almost  a  real  mistress  of 
the  language. 


ARTHUR  MIDDLETON  IN  OPERA 


Widely-Known  Edison  Artist  to  Be  Heard  With 
Chicago  Opera  Co. 


An  important  item  of  news  in  connection 
with  Arthur  Middleton,  whose  title  "The  Mc- 
Cormack  of  Baritones"  is  becoming  more  and 
more  justified  by  reason  of  his  great  popularity 
— comes  in  an  announcement  from  Chicago  that 
Mr.  Middleton  has  been  engaged  for  a  series 
of  "Guest"  performances  with  the  Chicago  Opera 
Co.,  and  that  he  will  create  an  important  role  in 
Henry  Hadley's  new  opera  "Azora."  which  will 
have  its  premiere  in  Chicago  this  season.  Mr. 
Middleton  has  become  widely  known  through 
his  Edison  records,  which  have,  of  course, 
greatly  widened  his  popularity. 


PRICE  MAINTENANCE  BEST 

An  eminent  exponent  of  price  maintenance 
says:  "Uncertainty  is  a  dangerous  foundation 
on  which  to  build  a  business,  and  there  is  no 
more  dangerous  condition  surrounding  business 
than  a  constant  fluctuation  of  prices.  By  this 
method,  speculators  gain  control  of  the  market, 
and  stimulate  fluctuation  for  the  purpose  of  hold- 
ing their  control. 


THIS  ALBUM  MADE  US  FAMOUS 

by  selling  it.    Why  don't  you  try? 


Buy  Your  Albums  Direct  From  the  Manufacturer 


43-51  W.  Fourth  St. 
New  York,  N.  V. 


THE  BOSTON  BOOK  CO.,  Inc. 

The  only  exclusive  Record  Album  Factory  in  the  world. 


Office: 
.Michigan  Ave 
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There  are  no  "weak  sisters'*  in  Columbia  Record 
lists.  Each  is  a  winner.  Each  is  picked  by  experts 
in  the  Columbia  Sales  Department  because  it 
answers  "YES"  to  the  big  question,  "Will  it  be  a 
lively  seller? 


Columbia  Graphophone  Co 

Wool  worth.  Building,  New  York 
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FRENCH  LESSONS  FOR  SOLDIERS 

Victrola  Will  Be  Specific  Aid  as  Well  as  Source 
of  Consolation  to  the  American  Soldier  in 
France  and  in  Training  Camps  at  Home 


For  the  greater  comfort  of  the  American  sol- 
dier in  France  the  Victor  Talking  Machine  Co. 
is  about  to  put  on  the  market  a  special  course  in 
French  which  will  be  unique  in  many  respects. 

A  few  intelligible  words  may  mean  the  dif- 
ference between  life  and  death,  and  while  the 
American  soldier  will  be  in  charge  of  his  own 
officers,  it  is  evident  from  the  efforts  being  made 
in  the  training  camps  that  some  knowledge  of 
French  is  a  very  necessary  acquisition  for  the 
man  who  is  going  abroad  to  fight  or  to  serve  in 
any  of  the  war  activities. 

The  idea  of  teaching  foreign  languages  by 
means  of  the  talking  machine  is  not  new,  but  the 
principle  involved  in  the  new  Victor  course  rep- 
resents a  noteworthy  departure  from  precedent. 

Men  who  are  citizens  to-day,  but  who  a  year 
hence  may  be  fighting  for  their  lives  in  France, 
will  have  littie  time  to  learn  anything  more  than 
the  essentials  of  soldiering,  but  this  is  precisely 
the  condition  that  the  Victor  course  is  designed 
to  meet. 

Two  vital  considerations  have  been  observed. 
First,  this  new  course  will  afford  the  American 
soldier — or  for  that  matter  the  business  man  or 
the  tourist — a  knowledge  of  French  that  can  be 
easily  learned  and  which,  best  of  all,  can  be  used 


whenever  it  is  needed.  The  second  vital  con- 
sideration is  cost,  and  the  Victor  course  will  be 
well  within  the  means  of  the  enlisted  men. 

One  of  the  great  difficulties  in  the  way  of  such 
an  achievement  is  that  accepted  systems  of 
teaching  are  too  cumbersome,  and  if  recognized 
methods  are  to  be  set  aside  there  is  only  one 
other  reliable  foundation,  which  is  direct,  per- 
sonal knowledge  of  the  requirements,  and  that 
is  the  reason  for  the  success  of  the  new  Victor 
course. 

The  idea  seems  to  have  been  conceived  by  the 
directors  of  the  company,  who  were  actuated 
primarily  by  a  desire  to  make  the  Victrola  a 
specific  aid  as  well  as  a  source  of  consolation  in 
the  trenches  and  behind  the  battle  lines. 


EXTENSIVE  WINDOW  DISPLAYS 


COLUMBIA  ARMY  FOR  UNCLE  SAM 


The  November  issue  of  the  Tonearm,  a  very 
successful  house  organ  published  by  the  Ameri- 
can Graphophone  Co.,  Bridgeport,  Conn,  (manu- 
facturer of  Columbia  products),  contains  the 
names  of  279  employes  of  the  company's  plant 
who  are  "doing  their  bit"  for  Uncle  Sam  in 
the  present  war. 

The  publication  refers  to  this  list  of  names 
as  the  "Columbia  Honor  Roll,"  and  this  pa- 
triotic body  of  employes  is  well  deserving  of 
the  tributes  which  they  are  receiving  from  their 
associates  at  the  Columbia  factories  in  the  shape 
of  Christmas  packages  and  other  appropriate 
reminders  from  those  at  home. 


Lamsimg 


Khaki 
Moving  Covers 

Protect  from  Rain  and  Dust 

and  will  enable  you  to  deliver  your 
phonographs  free  of  blemishes  of 
all  kinds. 

No.  3  Carrying  Strap  Shown  in  Cut,  $1.00 

These  covers  are  made  of  Government  Khaki,  interlined  with  heavy  felt  or 
cotton,  fleece-hned,  quilted  and  properly  manufactured.  Perfect  protection 
in  all  weather. 

$  flj  00    ^se  the  Lansing  Khaki  Moving  Cover  and 
GRADE  B    *IK  r?L-L-2Z.   your  delivery  troubles  will   be  over. 


Write  for  booklet 


GRADE  A 

Carrying  Straps  Extra 


$J^Q  e.  H.  LANSING 

611  Washington  St. 


BOSTON 


ST  TP  COVERS  lor  the  Wareroom  and  the  Home.  Now  Is  the  time 
OJ-ill     \j\J  V  l^iVO    tncy  wn,  De  wanted.  Write  lor  Samples  and  Prices. 


Eastern  Outfitting  Co.,  San  Francisco,  Devotes 
Three  Windows  to  Columbia  Products 


San  Francisco,  Cal.,  December  3. — A  three-win- 
dow display  featuring  exclusively  the  products 
of  the  Columbia  Graphophone  Co.  was  recently 
presented  by  the  Eastern  Outfitting  Co.,  of  this 
city,  which  handles  only  the  Columbia  line  in 


The  Big  Columbia  Display 

its  very  successful  and  attractive  talking  ma- 
chine department. 

The  company  decided  to  inaugurate  a  "Phono- 
graph Week,"  and  the  remarkable  display  shown 
herewith  was  one  of  the  many  unusual  ideas 
which  characterized  this  unique  event.  "Phono- 
graph Week"  was  advertised  extensively  in  the 
local  newspapers,  and  the  Eastern  Outfitting  Co. 
closed  a  splendid  Columbia  business  that  in- 
cluded an  active  demand  for  the  higher-priced 
models  of  Grafonolas. 


PH0N  D'AMOURS  FOR  AUSTRALIA 


Cincinnati,  O.,  December  6. — The  Fritzsch  Pho- 
nograph Co.,  of  this  city,  manufacturer  of  the 
Phon  d'Amour,  has  been  closing  a  very  success- 
ful business  during  the  past  few  weeks.  It  has 
established  a  number  of  important  agencies 
throughout  the  country,  and  several  well-known 
dealers  have  written  enthusiastic  letters  of  praise 
regarding  the  musical  and  constructional  qual- 
ities of  this  phonograph. 

Last  week  the  company  made  a  shipment  of 
instruments  to  E.  F.  Wilks  &  Co.,  Ltd.,  Sidney, 
Australia.  Mr.  Horton,  a  representative  of  this 
company,  heard  a  demonstration  of  the  Phon 
d'Amour  in  Chicago,  and  was  so  favorably  im- 
pressed with  the  instrument  that  he  visited  Cin- 
cinnati and  placed  a  large  order  with  the  com- 
pany. 


"NICHOLSON" 

New  Catalog  Showing  New  Style* 

RECORD  CABINETS 

strictly  high-grade  construction  at  prices 

BELOW  COMPETITION 

Write  for  a  copy  of  the  catalog  and  our 
special  free  advertising  help  for  dealers. 

K.  NICHOLSON  FURNITURE  CO.^ST 

Sectional  Bookcase*  and  Record  Cabinets 
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CINCINNATI  DEALERS  PUZZLED  AT  NEW  ARMY  ORDER 

Action  of  Commanding  Officer  at  Camp  Sheridan  Ordering   Removal  of  Musical  Instruments 
Viewed  With  Concern — Talking  Machines  Not  Yet  Included — Trade  News  of  the  Month 


Cincinnati,  O.,  December  5. — Talking  machine 
merchants  in  this  part  of  the  State  are  very 
much  interested  in  the  news  from  Camp  Sher- 
man, Chillicothe,  these  days,  and  hoping  for 
more  details  of  the  order  of  Major  General  Ed- 
win Glenn  eliminating  musical  instruments 
from  the  barracks  occupied  by  selectives  from 
a  certain  part  of  Cincinnati. 

So  far  as  can  be  learned  the  order  is  not  a 
general  one  and  the  one  issued  did  not  include 
talking  machines  for  the  reason  that  this  par- 
ticular instrument  seemed  to  have  been  over- 
looked in  the  presents  given  to  the  selectives 
from  the  Eighth  ward.  The  donors  have  -been 
notified  to  look  for  the  return  of  player-pianos 
and  trap  drum  outfits.  The  order  simply  an- 
nounces that  the  space  was  required  for  sleep- 
ing purposes  and  that  the  instruments  must  be 
removed. 

The  Fritzsch  Phonograph  Co.,  an  infant  in 
the  talking  machine  field,  has  landed  a  dis- 
tributor in  Australia,  the  deal  being  closed  dur- 
ing the  past  week.  G.  H.  Horton,  representing 
E.  T.  Wilks,  Ltd.,  Sydney,  Australia,  in  this 
country  on  a  business  mission,  selected  the  in- 
struments being  manufactured  by  the  Cincin- 
nati house  in  preference  to  others.  The  buyer 
manufactures  pianos  and  has  four  branches  in 
Australia. 

No  definite  announcement  relative  to  the 
instrument  being  assembled  at  the  Harvard 
factory  of  the  John  Church  Co.  has  been  made 
by  Frank  A.  Lee,  president.  He  stated  he  was 
trying  out  several  tone  inventions  and  that  the 
work  was  yet  in  the  experimental  stage,  al- 
though from  another  source  it  was  intimated  that 
the  machine  would  make  its  appearance  in  a 
limited  quantity  before  the  middle  of  the  month 

L.  H.  Ahaus,  well  known  in  phonograph  cir- 
cles, is  going  to  try  out  a  new  field  in  the  ma- 
chine game.  Nearly  a  year  ago  the  doctors  told 
him  he  was  a  lung  sufferer  and  ordered  him  to 


seek  the  open  fields.  He  believes  he  has  recov- 
ered his  health.  While  rusticating  he  did  con- 
siderable thinking  and  one  thought,  that  of  the 
dissatisfied  customer,  attracted  most  attention. 
As  a  result  he  came  to  the  conclusion  that  if 
more  attention  was  given  to  the  delivery  of  the 
instrument  much  of  the  trouble  would  be  elim- 
inated. Ahaus  figures  that  the  buyer  would 
more  easily  absorb  instructions  in  the  home 
than  at  the  store.  Consequently  he  is  having 
a  one-ton  truck  built  that  will  hold  eight  ma- 
chines. He  is  now  arranging  with  some  of 
the  houses  to  take  care  of  their  deliveries. 

A  decided  shortage  in  the  popular-priced  ma- 
chines will  exist  by  Christmas,  according  to 
Manager  Whelan,  of  the  Columbia  branch.  The 
demand  at  this  time  is  abnormal  and  is  creating 
a  dearth  in  the  existing  supply.  A  like  situation 
prevails  in  other  makes  of  machines;  the  Otto 
Grau  Piano  Co.,  dealing  in  Victrolas,  has  the 
happy  feeling  of  being  unable  to  make  a  credible 
showing  on  the  floor  because  the  buyers  are 
grabbing  up  machines  as  fast  as  they  come 
through.  Paul  Hunt,  formerly  of  the  Spring- 
field, Mass.,  office  in  the  Dictaphone  branch  of 
the  Columbia,  has  taken  charge  of  the  local 
work. 

The  Vista  talking  machine  is  being  featured 
by  the  Mabley  &  Carew  Co.,  one  of  the  largest 
department  stores  in  the  city. 

Oscar  Onken  &  Co.,  Cincinnati,  has  opened  up 
a  temporary  branch  at  16  West  Sixth  street  for 
the  sale  of  its  machine.  The  original  plan  calls 
for  the  closing  of  the  store  right  after  the  holi- 
days unle§s  indications  point  to  the  branch  be- 
ing worth  continuing. 

Practically  sold  out  for  the  holidays  is  the 
story  of  the  Crystola  Co.,  according  to  A.  J. 
Swing.  The  corporation  has  arranged  with 
Frisse  &  Kinderman,  Evansville,  Ind.,  to  do 
some  of  its  distributing.  This  concern,  located 
in  a  healthy  furniture  section,  makes  a  specialty 


of  mixed  carload  shipments  and  consequently 
the  Crystola  will  find  quite  an  outlet  through 
that  system.  Ben.  Schwenger,  Cleveland,  has 
been  given  northern  Ohio,  western  Pennsylvania 
and  part  of  Michigan. 

Newman  Johnston,  factory  supervisor  of  the 
Edison,  is  visiting  Manager  Peterson,  of  the 
Phonograph  Co.  The  latter  finds  no  improve- 
ment in  the  express  shipping  facilities  about 
this  territory,  he  suffering  like  others  who  are 
anxious  to  secure  all  stock  possible. 

Manager  Dittrich,  of  the  Victrola  department 
of  the  Rudolph  Wurlitzer  Co.,  discussing  the 
general  trade  situation,  remarked: 

"Business  is  good  among  the  retailers  of  this 
city  and  especially  good  in  the  record  end  of 
the  business.  Dealers  are  selling  records  in 
excess  of  anything  that  they  thought  possible 
before. 

"While  there  is  a  great  shortage  of  Victrolas 
of  all  styles,  the  fact  remains  that  the  record 
business  can  be  relied  upon  to  make  up  in  a 
large  measure  the  shortage  of  Victrolas.  Not 
only  is  the  record  business  great  in  Cincinnati, 
but  also  in  outlying  districts  which  show  even 
a  greater  improvement  than  Cincinnati  has 
demonstrated. 

"Practically  every  retailer  will  feature  records 
this  December  even  to  the  extent  of  specializing 
on  record  sales. 

"It  is  a  good  clean  cash  business  and  is  more 
profitable  in  the  long  run." 


PHONOGRAPHS  IN  THE  WAR 


The  phonograph  is  proving  a  useful  .adjunct 
to  observation  officers  on  duty  in  the  air.  These 
officers,  forced  to  keep  their  field  glasses  con- 
tinually on  the  positions  they  are  observing, 
have  found  considerable  difficulty  in  making 
notes  of  details  as  quickly  as  they  see  them. 
Observation  airplanes  are  now  fitted  with  a 
registering  phonograph,  into  which  the  officers 
speak  through  an  acoustic  tube.  Thus  all  the 
points  the  airmen  have  noted  are  correctly  re- 
corded for  future  use. 


Acme 

Die  Castings  for 
Phonograph  Parts 


Accurate— Economical— Smooth— Beautifully  Finished 

Acme  Die-Castings  in  the  Phonograph  field  have  achieved  an  enviable  reputation.  This  is  due  to 
the  precision  and  accuracy  which  characterize  all  Acme  Die-Castings.  Acme  Die-Castings  are 
economical;  they  have  cut  the  cost  of  producing  difficult  parts  to  a  minimum.  Phonograph  makers 
know  Acme  delivery  service  is  dependable.  They  get  their  order  when  we  promise  and  in  the 
exact  quantities  they  require.      Suppose  you  confer  with  us  on  your  product.     We  can  help  you. 

Acme  Die-(asiin$  (orporaiion 

Bush  Terminal,  35^  Si.  &  3  ^  Ave. 

Brooklyn,  N.Y. 


BOSTON 


PHILADELPHIA 


NEW  YORK 


PITTSBURGH 


CHICAGO 


ST.  LOUIS 


DETROIT  ROCHESTER 
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Mr.  Dealer  —  Can  You  Afford  to  Overlook  the  Fact  That 

Every  Single  One  of  Your  Patrons  Who  Buys 
a  Phonograph  or  Records  Is  a  Probable 
Purchaser  of  Products  ? 


1ll/rE  realize  that  is  a  mighty  broad 
^  statement,  but  it  is  a  plain  fact  that 
has  been  proven;  it  tells  our  story  in  a 
nutshell,  and  we'll  stand  back  of  it  to  the 
limit. 

You  can  draw  but  one  conclusion  from 
it — the  conclusion  that  we've  been  pound- 
ing home  for  months  and  months.  Simply 
this — the  dealer  who  does  not  stock  the 
Record-Lite  Line  has  no  desire  for  those 
extra  dollars  with  which  the  cash  register 
would  tinkle  if  Record-Lite  products 
were  displayed  and  demonstrated. 


Now  Is  the  Time  to  Stock 

Just  Before  the  Holiday  Buying  Season 

Right  now  is  the  time  to  establish 
your  Record-Lite  sales.  You  can't  afford 
to  let  this  buying  season  pass  without 
adding  the  Record-Lite  Line. 

Extremely  liberal  discounts  for  deal- 
ers. Write  to  us  for  Catalog  and  prices 
to-day — now. 


The  Record-Lite 

For  Victrolas  only 
Nickel  Finish        -       -  $3.50 
Gold  Finish  -       -  $4.00 


The  Universal  Record-Lite 

"Fits  Any  Machine 
Nickel  Finish        -       -  $3.00 
Gold  Finish  -       -  $4.00 


The  Record-Lite  Needle  Cutter 

For  Fibre  Needles 
Nickel  Finish        ■       -  $1.50 
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*The  RECORD-LITE  COMPANY! 


f(  INCORPORATED) 
SOLE  MANUFACTURERS  AND  PATENTEES^ 
^ MANHATTAN  BLDG.  -  -  MILWAUKEE,  WIS.  U.S.A.® 
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RECORDS  IN  HOLIDAY  BOXES  FEATURED  IN  CLEVELAND 

Several  Concerns  Take  This  Method  of  Stimulating  Sales  of  Records  as  Gifts — Many  Records  for 
the  Soldiers — Steady  Increase  Noted  in  General  Talking  Machine  Business 

because 


Cleveland,  O.,  December  8. — The  holiday  trade 
in  talking  machines  is  on  here  in  earnest.  Deal- 
ers are  doing  a  great  business.  Machines  are 
selling  like  hotcakes  all  over  the  city  and  the 
merchants  predict  the  biggest  sales  in  their 
history. 

Manager  Tom  Davies,  of  Wm.  Taylor  Son  & 
Co.,  announces  a  system  of  records  done  up  in 
special  Christmas  boxes  for  the  holiday  business. 
The  boxes  are  at  different  prices,  ranging  from 
$1  to  $10.  For  instance,  in  the  $1  Christmas 
box  (which  has  the  Victor  seal  combined  with 
the  Christmas  greeting)  one  may  choose  any 
one  of  the  following  records  tied  up  neatly  in 
this  gift  box:  "Souvenir,"  by  Elman;  "There's 
a  Long,  Long  Trail,"  McCormack;  "Smiling  I 
Wander  Back  Again,"  Whitehill;  "Shine  of  Your 
Smile,"  McCormack.  In  the  $5  box  one  may 
find  all  these  records:  "Aloha,"  Gluck;  "Ca- 
price Viennois,"  Kreisler;  "Sunshine  of  Your 
Smile,"  McCormack;  "Traumerei,"  Kindler. 
Manager  Davies  says  he  expects  to  do  a  $100,000 
business  this  month. 

The  Eclipse  Musical  Co.  is  receiving  many 
records  from  the  public  to  be  sent  to  the  Ohio 
Army  training  camp  at  Chillicothe.  The  Eclipse 
people  are  going  to  send  a  boxful  of  records 
to  the  Camp  Sherman  boys  for  Christmas.  C. 
K.  Bennett,  wholesale  manager  for  the  Eclipse, 
has  just  returned  from  New  York  where  he 
succeeded  in  pushing  along  many  shipments  of 
Victor  machines  and  records  by  express. 

McMillin's  is  making  an  especial  effort  to 
broaden  the  sphere  of  the  talking  machine  busi- 
ness along  educational  lines.  On  account  of  the 
large  cosmopolitan  population  in  Cleveland 
there  is  a  big  demand  for  foreign  language  rec- 
ords, and  it  is  the  hope  of  the  McMillin  officials 
to  educate  the  buyers  to  select  their  records 
from  various  languages,  thereby  enlarging  the 
vision  musically  of  the  purchasers.  The  Vic- 
trola  sales  are  increasing  fast  at  this  store  and 
already  the  company  is  considering  giving  a 
greater  space  to  talking  machine  booths. 

The  Cleveland  Piano  Co.  reports  a  rushing 
business  in  Victrolas  and  records.  Many  are 
sold  before  Wade  Poling,  the  company's  presi- 
dent, can  get  them  from  the  factory. 

The  Phonograph  Co.  is  shipping  Edison  ma- 
chines by  express  altogether  now,  according  to 
Manager  Blum.  The  dealers  throughout  North- 
ern Ohio  all  complain  of  a  great  shortage  of 
Edison  machines.  It  is  easy  to  sell  the  New 
Edison,  dealers  report,  but  extremely  hard  to 
get  deliveries  of  goods.  The  tone-test  concerts 
at  the  Edison  headquarters,  Huron  road,  have 


been  canceled  temporarily.  This  is 
the  Edison  dealers  throughout  the  State  have 
signed  up  for  most  of  the  artists  who  were  to 
appear  at  the  Cleveland  concerts  this  winter. 
So  the  head  office  gave  way  to  the  wishes  of 
the  dealers.  Now  and  then,  however,  the  Cleve- 
land office  will  bring  on  one  of  the  leading 
Edison  tone-test  singers  for  a  demonstration 
here. 

There  was  a  notable  increase  in  both  Edison 
machines  and  records  after  the  Ciccolini  tone- 
test  concert  here  a  few  weeks  ago.  A  heavy 
demand  has  existed  for  the  Ciccolini  records 
and  also  for  patriotic  numbers.  Liberty  Bonds 
are  accepted  in  payment  at  the  Edison  offices. 

The  B.  Dreher's  Sons  Co.  have  sold  quite  a 
number  of  Aeolian-Vocalions  the  past  month. 
Henry  Dreher  had  to  go  on  to  New  York  to 
hurry  along  shipments  of  these  talking  ma- 
chines, so  insistent  has  been  the  demand  among 
the  buying  public  for  deliveries  of  the  Vo- 
cations from  the  Dreher  store. 

The  Starr  Piano  Co.  has  recently  opened  six 
new  Ohio  agencies  for  the  retailing  of  the  Starr 
talking  machine,  according  to  District  Manager 
Taylor.  The  price  of  Starr  machines  went  up 
on  November  1. 

M.  P.  Fitzpatrick,  formerly  traveling  salesman 
for  the  Eclipse  Musical  Co.,  has  resigned  to  go 
with  the  Silas  E.  Pearsall  Co.,  New  York. 

Miss  Rice,  of  the  educational  department  of 
the  Victor  Talking  Machine  Co.,  is  continuing 
work  along  educational  lines  at  McMillin's 
throughout  December.  She  succeeeded  Mrs. 
Heaton,  who  started  this  educational  work  at 
McMillin's  when  this  store  was  reopened  in 
new  attire  a  few  weeks  ago. 

Buescher's,  1016  Euclid  avenue,  are  advertis- 
ing the  Victrola  along  patriotic  lines  with  re- 
gard to  the  children.  The  advertisements  read 
in  part:  "Now  is  the  time  to  teach  the  chil- 
dren patriotism  with  the  Victrola.  Teach  them 
to  know  word  for  word  and  note  for  note  the 
songs  that  have  cheered  our  forefathers  during 
the  early  days  of  the  Republic  as  well  as  the 
stirring  songs  of  to-day." 

The  Eclipse  Musical  Co.  had  still  another 
striking  window  display  this  week.  It  was  a 
rural  scene,  showing  the  little  farmhouse  nes- 
tled under  the  hill,  and  through  the  lighted 
window  one  could  see  the  Victrola  and  the  fam- 
ily seated  around  enjoying  the  music.  Outside 
all  was  white  with  snow.  A  sleigh  was  seen 
dashing  along  the  country  road.  Talking  ma- 
chine records  were  scattered  over  the  hillside. 
Hundreds  of  people  were  attracted  to  the  win- 


dow by  the  unusual  display.  Another  feather  in 
the  cap  of  Manager  Savage  as  a  prime  window 
decorator. 

The  Fischer  Co.,  940  Chestnut  avenue,  one  of 
the  best  known  music  houses  in  the  local  trade, 
has  given  up  its  piano  department  in  order  that 
it  may  concentrate  upon  the  development  of 
its  wholesale  Pathe  business.  This  company 
is  the  oldest  Pathe  jobber  in  the  country  and 
at  the  present  time  has  a  large  following  of 
Pathe  dealers  in  this  territory.  Its  Pathe  busi- 
ness has  been  growing  so  rapidly  and  steadily 
that  the  officials  of  the  company  decided  re- 
cently to  devote  all  their  energies  to  this  end 
of  the  business,  and  have  accordingly  sold  out 
their  piano  department  and  in  the  future  will 
specialize  on  Pathephones  and  Pathe  records. 

The  McMillins  have  taken  on  the  Sonora 
line  of  talking  machines.  Vice-president  T.  G. 
Proteroe  of  McMillins  says  they  received  so 
many  calls  for  the  Sonora  that  they  decided  to 
take  on  this  line.  And  it  is  making  a  fine 
showing  as  a  seller. 

McMillins  are  advertising  the  Lauder  records 
this  week.  The  announcement  accompanied  the 
appearance  of  Lauder  at  the  Hippodrome  a  few 
days  ago.  Lauder  also  gave  a  lecture  on  the 
war  last  Sunday  in  the  Hippodrome  to  a  packed 
house. 

The  Wm.  Taylor  Son  &  Co.  are  offering  the 
Victrola  XVI  and  Victrola  XVII  as  special 
Christmas  inducements.  These  models  can  be 
obtained  for  a  down  payment  of  $15  and  a 
monthly  rate  of  $5  or  $10.  Taylor's  keep  on 
hand  95  per  cent,  to  99  per  cent,  of  all  Victor 
records. 

Buescher's  are.  putting  out  their  Christmas 
certificate  which  enables  the  certificate  owner 
(who  has  received  the  certificate  as  a  gift)  to 
select  a  Victrola  or  records,  according  to  what 
is  named  on  the  face  of  the  certificate.  The 
certificates  are  sold  at  Buescher's  at  varying 
prices. 


START  BIG  PUBLICITY  CAMPAIGN 

Columbia  dealers  were  furnished  last  week 
with  a  concrete  indication  of  the  remarkable 
growth  of  the  Columbia  International  record  de- 
partment when  they  received  through  the  mail 
a  schedule  showing  the  advertising  that  will  be 
used  by  this  department  in  foreign  language 
publications  during  the  month  of  December. 

This  schedule  of  advertising  includes  the  lead- 
ing foreign  advertising  mediums  throughout  the 
country,  and  in  many  languages,  selections  par- 
ticularly appropriate  for  the  Christmas  season 
are  listed.  Good-sized  space  will  be  used  in 
every  medium,  and  this  advertising  will  doubt- 
less assist  Columbia  dealers  materially  in  de- 
veloping their  foreign  record  business. 


An  Eclipse  Editorial 


American  Prosperity  swallowed  up  the  second  Liberty 
Bond  issue  in  short  order  and  now  American  Prosperity 
is  going  to  spend  itself  in  a  large  way  on  Victrola  music. 
In  this  connection,  Victor  Dealers  are  going  to  need 
efficient  Victor  service  endowed  with  the  numerous 
advantages  offered  in  Eclipse  Victor  Service. 


ECLIPSE  MUSICAL  COMPANY 


CLEVELAND 


OHIO 
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Foreign  Records 

in  Native  Tongues 


THE  first  releases  of  Emerson  Records  in 
Italian,    Russian,    Hebrew,  Polish,  Slavic, 
Hungarian  and  Roumanian,  are  now  being 
delivered.    They  are  7-inch,  double-disc  records, 
retail  at  35c  each  and  are  ready  for  immediate 
shipment.    They  have  music  on  both  sides. 

There  is  big  business  to  be  had  in  these  records, 
and  a  good  profit  for  all  dealers. 

Our  new  special  Foreign  Supplement  is  ready. 
It  has  a  very  attractive  cover,  showing  the  flags 
of  the  nations  in  colors. 

Be  sure  to  write  for  terms  and  Foreign  Sup- 
plement. 


Emerson  Phonograph  Co.,  Inc. 

3  West  35th  Street  New  York  City 

MAKERS  OF 

merson  Records 


STOCK  EMERSON  RECORDS 

for  the  Big  Holiday  Business 
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SITUATION  ON  PACIFIC  COAST  GENERALLY  SATISFACTORY 

Inability  to  Get  Prompt  Deliveries  From  East  Serves  to  Cause  Some  Trouble — Featuring  Period 
Models — Various  San  Francisco  Houses  Expand — Holiday  Demand  Comes  Early 

Mr.  Kuschke  reports  that  he 


San  Francisco,  Cal.,  November  30.— The  de- 
mand for  talking  machines  on  this  Coast  con- 
tinues as  good  as  ever  among  the  home  people 
and  the  concentration  of  tens  of  thousands  of 
young  men  in  the  various  military  cantonments 
has  added  many  sales  to  the  normal  demand. 
The  music  houses  report  that  while  the  demand 
for  all  musical  instruments  has  been  good  dur- 
ing the  past  month  the  real  increases  in  their 
business  have  been  in  the  talking  machine  de- 
partment. The  inability  to  get  prompt  deliv- 
eries on  their  orders  has  been  felt  by  all  the 
shops,  and  certain  models  are  all  but  off  the 
local  market.  On  the  other  hand  several  houses, 
notably  the  Columbia  Graphophone  Co.  and  the 
Edison  shop,  have  been  displaying  their  machines 
in  true  art  cases,  more  handsomely  decorated 
and  carved  than  have  ever  been  seen  in  this  city. 
Some  of  these  machines  are  priced  as  high  as 
$2,500,  and  of  this  class  no  shortage  has  yet 
developed.  The  supply  of  these,  however,  is 
small,  and  if  the  Christmas  trade  lives  up  to  its 
present  promises  a  shortage  will  develop  in 
these  machines  as  well  as  in  the  other  high- 
grade  machines  which  are  sold  in  more  modest 
cases.  While  the  freight  situation  is  annoying, 
the  trade  is  more  in  fear  that  some  action  may 
be  taken  by  the  Government  which  would  seri- 
ously handicap  their  business  for  the  period 
of  the  war.  In  the  meantime  the  Christmas 
trade  promises  to  be  a  record  breaker,  both  for 
new  machines  and  new  records,  especially  those 
which  carry  the  new  war  songs. 

New  Home  for  California  Phonograph  Co. 

The  California  Phonograph  Co.,  which  at  one 
time  was  a  branch  of  Eilers  Music  Co.,  and 
since  its  separation  under  the  presidency  of  F. 
A.  Levy  has  continued  its  salesrooms  in  the 
same  locality,  is  moving  its  main  shop  to  1009 
Market  street,  where  it  will  occupy  two  floors. 
Mr.  Levy  says  that  the  new  shop  will  be  the 
finest  and  best  equipped  west  of  Chicago.  Fif- 
teen soundproof  demonstration  rooms  will  per- 
mit a  large  number  of  customers  to  hear  the 
new  records  without  the  delays  experienced  in 
less  generously  equipped  shops. 

Obtains  Good  Orders  for  Pathe  Products 

Omer  N.  Kruschke,  manager  of  the  Western 
Phonograph  Co.,  which  handles  the  Pathe  ma- 
chines in  this  State  and  also  in  Nevada  and 
Arizona,  has  just  returned  from  a  trip  through- 
out his  territory.  While  away  he  obtained  a 
goodly  number  of  orders  for  the  holiday  trade. 
He  also  establshed  about  twenty  new  agencies. 
Most  of  these  were  in  the  southern  part  of  the 
State,  and  they  will  be  tributary  to  the  Los 


Angeles  office, 
found  business  in  general  very  good,  especially 
in  this  State  and  in  the  agricultural  parts  of 
Arizona.  Both  States  have  had  bumper  crops 
and  the  farmers  have  money,  which  they  are 
spending  freely.  H.  C.  Pressy,  who  is  associ- 
ated with  Mr.  Kruschke  in  the  management  of 
the  Western  Phonograph  Co.,  is  in  charge  of 
the  Los  Angeles  office.  He  was  formerly  with 
the  piano  house  of  Hazelton  Bros.,  New  York. 
New  Branches  for  Stern  Talking  Machine  Co. 

The  Stern  Talking  Machine  Co.  of  this  city 
is  rapidly  growing  into  a  State  institution.  It 
opened  its  first  branch  in  Richmond  less  than 
four  months  ago  and  is  now  seeking  more  com- 
modious quarters  in  that  city  to  accommodate 
its  growing  business.  In  December  the  com- 
pany opens  a  very  handsome  store  in  Oakland 
and  in  a  short  time  a  Los  Angeles  branch  will 
be  opened.  The  Oakland  branch  has  seven 
demonstration  rooms  finished  in  the  most  mod- 
ern style.  Two  automobiles  will  be  used  in 
making  deliveries  in  the  city  across  the  bay. 
Fred  Stern,  the  head  of  the  company,  says  that 
he  is  selling  machines  faster  than  he  can  re- 
place his  stock.  He  has  a  large  shipment  now 
on  the  way  and  is  very  anxious  to  get  them  in 
before  the  Christmas  trade  ceases. 

Plan  Changes  in  Emporium  Department 
The  Emporium  Department  store,  which 
handles  a  large  number  of  talking  machines 
every  month,  is  planning  to  make  extensive 
changes  in  this  department  after  the  first  of 
the  year.  A  number  of  new  demonstration 
rooms  will  be  fitted  up,  but  most  important  will 
be  the  construction  of  a  concert  room,  where 
regular  programs  can  be  given  from  time  to 
time  to  its  customers. 

Lively  Business  in  Domestic  Line 
-Walter  S.  Gray,  Pacific  Coast  representative 
of  the  Domestic  Talking  Machine  Corp.,  has 
just  returned  from  Los  Angeles  and  other 
points  in  the  southern  part  of  this  State.  He 
says  that  he  did  an  excellent  business  while  in 
that  section  and  that  all  lines  of  business  were 
prosperous  there.  F.  J.  Christopher,  who  is 
looking  after  the  jobbing  end  of  the  business 
for  the  Domestic  in  California,  accompanied  Mr. 
Gray  on  his  trip.  It  is  expected  that  a  number 
of  Domestic  agencies  will  be  established  in  this 
State  during  the  first  few  months  of  next  year. 
There  is  even  some  talk  of  establishing  an 
agency  in  Alaska.  This  matter  was  brought  up 
by  Jos.  Chilberg,  of  Nome,  Alaska,  who  is  an 
old  friend  of  Mr.  Gray.  Mr.  Chilberg  says  that 
there  are  very  few  machines  in  Alaska,  at  least 


in  and  about  Nome.    Only  one  house  handles 
them  there,  selling  the  Victor  exclusively. 
Holiday  Trade  Starts  Early 

Byron  Mauzy's  music  store  reports  that  busi- 
ness is  very  satisfactory  to  them,  especially  in 
the  talking  machine  department.  Chas.  Mauzy, 
who  has  charge  of  the  department,  says  that  the 
holiday  demand  for  talking  machines  opened 
somewhat  early  this  year  and  promises  to  be 
a  record  breaker.  He  says  that  there  are  no 
Victrolas  XIV,  XVI  or  XVII  to  be  found  in 
San  Francisco,  and  that  there  is  no  prospect  of 
this  shortage  being  filled  here.  The  factories 
cannot  keep  up  with  their  orders  on  account 
of  labor  shortage  and  other  war  conditions  and 
he  looks  for  other  shortages  to  occur  before 
the  Christmas  trade  is  over.  Already  Victor 
machines  in  fumed  oak  cases  are  getting  scarce. 

The  Wiley  B.  Allen  Co.  is  well  satisfied  with 
its  business  as  a  whole,  but  it  is  particularly 
pleased  with  its  sales  of  talking  machines  and 
records.  James  Black,  head  of  this  department, 
says  that  the  company  has  never  done  a  more 
thriving  business  in  these  lines  than  it  has  dur- 
ing the  past  few  months.  He  expects  that  this 
business  will  continue  to  show  increases  right 
up  to  Christmas  day. 

The  Brunswick  phonograph,  which  is  handled 
in  this  city  by  the  Brunswick-Balke-Collender 
Co.,  is  establishing  itself  in  popularity  in  this 
State.  During  the  past  month  about  twenty 
new  agencies  have  been  appointed,  and  good 
orders  are  coming  in  from  them. 

Claude  Adou,  Pacific  Coast  manager  of  the 
Emerson  Phonograph  Co.,  is  just  back  from  a 
trip  in  the  southern  part  of  the  State.  He  re- 
ports that  he  found  business  better  than  ever 
before,  and  his  only  complaint  is  that  he  can- 
not get  enough  November  and  December  rec- 
ords to  satisfy  the  demand  of  his  customers. 
New  Wholesale  Quarters  for  Sonora 

The  Sonora  Phonograph  Co.  has  opened  up 
new  wholesale  distributing  quarters  at  616  Mis- 
sion street.  The  place  has  been  very  nicely 
fitted  up  with  demonstration  rooms  and  places 
to  display  their  machine  to  retail  dealers.  F. 
B.  Travers,  who  has  formerly  made  his  head- 
quarters at  the  retail  shop  on  Stockton  street, 
will  in  the  future  be  located  at  the  wholesale 
house.  Mr.  Travers  is  one  of  the  few  who  is 
not  complaining  about  slow  freights.  His  fore- 
sight enabled  him  to  get  in  a  good  stock  of 
Sonoras  before  the  car  shortage  became  serious. 


TO  MANUFACTURE  MACHINES 

The  Diamond  Phonograph  Co.,  Helena,  Mont- 
has  been  incorporated  with  a  capital  stock  of 
$20,000  by  F.  F.  Stricklin,  W.  S.  Stricklin,  and 
Naomi  Ledgerwood,  all  of  Conrad,  Mont.  The 
new  corporation  will  deal  in  talking  machines. 
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The  Trade  In  Philadelphia  And  Locality 


Philadelphia,  Pa.,  December  5. — The  month  of 
November  in  the  talking  machine  field  in  Phila- 
delphia has  been  most  satisfactory.  The  month 
started  a  little  quiet  but  it  appears  to  have  had  a 
rousing  finish.  The  business,  so  far  as  the 
machines  were  concerned,  was  limited  only  by 
the  supply  that  the  factories  were  able  to  de- 
liver. All  of  the  dealers  are  looking  for  a  most 
active  holiday  business. 

Opening  of  New  Pathe  Shop 

The  principal  incident  of  the  past  week  in 
Philadelphia  was  the  opening  of  the  new  Pathe 
shop  here,  under  the  direction  of  Walter  L. 
Eckhardt.  The  company  controlling  the  Pathe 
shop  is  the  Philadelphia  Pathephone  Co  ,  and  it 
is  located  at  1026  Chestnut  street.  The  opening 
was  held  on  Friday,  November  30,  and  the  en- 
tire Thanksgiving  Day  was  spent  in  the  final 
.  preparations.  Attractive  announcements  were 
mailed  pretty  generally  throughout  the  city. 

The  Pathe  shop  hereafter  will  be  one  of  the 
show  places  of  the  city.  There  is  no  business 
place  here  that  is  more  attractive  and  more  ar- 
tistic in  its  arrangement  and  its  furnishings. 
The  shop  is  of  unusual  depth  and  affords  the 
eye  a  broad  sweep  upon  entry  that  is  most  satis- 
fying. On  either  side  of  the  entrance  are  two 
display  windows,  and  the  first  room  from  the 
street  is  a  large  reception  room,  which  is 
gorgeously  furnished,  but  in  admirable  taste  as 
to  color  effect.  The  furnishings  of  this  room 
were  made  especially  for  this  Pathe  shop,  and 
include  not  only  chairs  and  couches,  but  stand- 
ing lamps,  writing  desks,  etc.,  in  all  of  which 
the  color  effect  is  carried  out. 

Back  of  the  reception  room,  on  either  side, 
are  commodious  demonstrating  rooms,  with  a 
few  office  rooms  in  the  rear.  Then  comes  the 
big  concert  hall — in  which  the  same  color  ef- 
fect is  carried  out — hut  the  stage,  which  will  be 
at  the  extreme  end.  has  not  yet  been  put  in 
place.  Back  of  the  concert  hall  are  the  private 
offices  of  Mr.  Eckhardt.  In  the  basement  are 
the  stockrooms  and  the  shipping  rooms. 

Joseph  Piacentini,  who  is  thoroughly  familiar 
with  the  work,  has  been  selected  to  take  charge 
of  the  operatic  department,  and  make  a  selec- 
tion of  records.  He  will  be  assisted  by  S. 
Glover  Flood,  and  a  corps  of  others. 

C.  S.  Tay  and  H.  A.  Pope  will  be  in  charge  of 


The  Marvel  Victor  Record  Display  Holders 

JUST  WHAT  THE  TALKING  MACHINE  DEALERS  HAVE  WANTED  FOR  YEARS 
Dealers  by  using  six  or  a  dozen  of  these  in  their  window  displays  can  double  the  sale  of  their  Records 

Finished  in  weathered  oak,  golden  oak,  mahogany  and  white. 

PRICE  $1.25  EACH 

Manufactured  and  guaranteed  by 

WEYMANN 

VICTOR  WHOLESALERS 
1108  CHESTNUT  STREET 


PHILADELPHIA 


the  wholesale  department  and  the  dealers'  ac- 
counts. The  territory  about  the  city  will  be 
covered  by  C.  W.  Flood,  while  H.  A.  Dorian 
will  look  after  the  special  promotion  work  in 
Philadelphia  and  vicinity.  E.  P.  Barili  will 
travel  up  the  State  and  Don  A.  Morris  will 
travel  west  and  south. 

The  Pathephone  Co.  will  confine  their  efforts 
at  the  present  time  principally  about  Philadel- 
phia, although  they  are  already  in  touch  with 
some  of  the  distant  points.  They  have  already 
established  forty-four  different  accounts. 

On  the  day  of  the  opening  Mr.  Eckhardt  re- 
ceived a  huge  floral  wreath  from  the  City  Busi- 
ness Club,  of  which  he  was  for  a  time  the  presi- 
dent, and  a  large  basket  of  choice  buds  from 


We  take  this  opportunity 


to  extend  Holiday  Greetings  to  our  many 
friends  in  the  trade.  In  wishing  you  all  a 
Prosperous  New  Year,  we  are  privileged 
to  offer  our-Victor  dealers'  friends  some- 
thing more  concrete  than  words.  We  are 
privileged  to  offer  Victor  dealers  the  best 
"Penn  Victor  Service,"  consistent  with 
the  varying  conditions  of  the  day. 


Distributors  for  the  Ready  File 
for  Victrola  X's  and  XI's. 


Pe  nn  Phonograph  Go. 


17  S.  NINTH  STREET 
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Joseph  Heymann.  Both  were  displayed  in  the 
reception  room  on  the  opening  day. 

Good  Month  for  Pennsylvania  Co. 

The  Pennsylvania  Talking  Machine  Co.  re- 
port that  they  had  a  most  excellent  November 
on  the  Columbia.  It  was  the  largest  month 
they  ever  had  since  the  establishment  of  their 
business.  W.  C.  FuHri,  the  wholesale  represent- 
ative, says  that  the  outlook  is  very  bright  for 
the  holiday  business.  "We  seem  to  be  selling  a 
great  many  more  high-priced  instruments,  from 
$75  up,  than  we  ever  sold  before,"  added  Mr. 
Fuhri. 

George  W.  Hopkins,  general  sales  manager  of 
the  Columbia  Co.,  was  here  last  week,  and  with 
Mr.  Fuhri  they  made  a  visit  to  the  Baltimore 
branch.  Mr.  Fuhri  last  month  made  a  visit  to 
the  South,  visiting  Baltimore,  Washington, 
Charlotte,  Atlanta,  Jacksonville  and  Tampa,  and 
other  important  cities. 

A.  J.  Heath,  the  local  manager  of  the  Penn- 
sylvania Co.,  reports  that  their  business  in  this 
city  and  vicinity  was  very  good  in  November. 
W.  A.  Quinnt,  who  was  formerly  in  charge  of 
the  wholesale  department  in  Baltimore,  has 
joined  the  Philadelphia  forces.  They  are  ex- 
erting every  effort  to  get  machines  through 
with  as  much  speed  as  possible,  and  have  been 
using  the  express  liberally.  Mr.  Heath  says 
that  thus  far  they  have  been  able  to  take  care 
of  the  demands  to  a  certain  degree,  and  from 
present  indications  will  be  able  to  give  the 
dealers  the  service  they  promised  to  give  them, 
barring,  of  course,  certain  freight  conditions. 

Since  the  Linton  Co.  have  purchased  the  Vic- 
trola store  formerly  occupied  by  H.  F.  Nensues, 
Broad  street  and  Snyder  avenue,  they  have 
thoroughly  renovated  the  store  into  an  entirely 
different-looking  place  by  adding  new  fixtures, 
Unico  hearing  rooms,  etc. 

Good  Report  from  Louis  Buehn  Co. 

The  Louis  Buehn  Co.  report  that,  notwith- 
standing the  acute  shortage  of  records  and  ma- 
chines, their  business  was  very  good  in  No- 
vember. The  big  shipments  promised  by  the 
Victor  Co.  did  not  materialize  during  the  month, 
and  consequently  their  business  was  limited  to 
the  supply.  The  Victor  Co.  have  greatly  re- 
duced their  January  list  of  records  to  give  them 
{Continued  on  page  38) 
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We  Recommend 

Ready  File 

illustrated  herewith. 
The  best  way  to  sell 
"READY  FILE" 
is  to  display  it.  Put 
it  in  your  machines. 
Its  moderate  price, 
convenience  and  ac- 
cessibility make  it 
especially  appealing. 
Send  us  an  order  and 

Cash  In  On  the 
Holiday  Trade 


Exclusively 
Wholesale 


SALES  without  delivery 
are  a  LIABILITY. 

So  in  the  10  more  days  of  this 
"peakload"  Christmas  Season 
with  its  biggest  sales,  biggest 

profits  and  smallest  unit  of  expense,  you 
are  the  loser  if  you  can't  DELIVER  the 
Victor  Records  that  you  sell. 

"Forgot  to  order"  or  "can't  get  deliveries"  cost  you 
money.    It's  directly  THROWING  AWAY  profits. 

B  U  E  H  N 
SERVICE 


on  Victor  Records  is  a  sure-service,  complete-filling  and  quick-deliv- 
ering factor  of  the  successful  dealer's  success.  It  takes  care  of  your 
supply  of  Victor  Records.  It  is  built  FOR  your  benefit,  and  regard- 
less of  the  tremendous  strain  on  the  Buehn  Organization  because  of 
doubled-December  deliveries,  Buehn  Service  WILL  TAKE  CARE  of 
your  record  wants.    But  we  advise  immediate  ordering. 


7  he  Louis  Buehn  Company 
PHI  LA  DELPHI  A 

VICTOR  DISTRIBUTORS 
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(Continued  from  page  36) 

the  opportunity  to  catch  up.  This  is  commendable. 

Harry  Troyer,  who  for  a  long  time  has  been 
connected  with  the  Buehn  firm,  but  recently 
drafted  into  the  war,  has  been  returned  to  the 
store,  not  being  able  to  stand  the  strain  of  camp 
life  and  constant  marching  and  drilling. 

H.  A.  Weymann  &  Son  report  that  their  talk- 
ing machine  business  was  very  good  in  No- 
vember. They  have  begun,  this  week,  to  re- 
ceive large  shipments  of  machines  from  the 
Victor  factory.  They  have  been  having  a  very 
heavy  demand  for  holiday  and  patriotic  records, 
and  have  a  very  good  stock  of  these  instruments 
on  hand. 

Many  Orders  for  Weymann  Record  Holders 

The  Weymann  firm  have  been  meeting  with 
very  good  response  in  orders  for  their  record 
holders,  for  use  by  retailers  and  jobbers.  They 
are  made  in  a  very  simple  form,  but  most  ef- 
fective in  design,  and  are  attractive  as  well  as 
useful.  The  price  is  $1.25  each,  delivered  any- 
where in  the  United  "States.  They  have  been 
pretty  generally  used  already  throughout  the 
United  States.  The  Weymann  firm  are  pushing 
them  and  are  selling  them  practically  at  cost, 
but  they  secure  profits  in  the  increase  in  record 
sales  to  dealers  who  use  them.  They  are  made 
in  three  ply  and  do  not  crack  or  split,  and  they 
also  preserve  records  from  doing  so,  as  well 
as  keeping  them  from  warping. 

At  the  Local  Sonora  Warerooms 

F.  D.  W.  Connelly,  the  Philadelphia  manager 
for  the  Sonora,  returned  on  Tuesday  of  this 
week  after  a  month  spent  in  Minneapolis, 
whither  he  had  gone  to  assist  in  the  opening  of 
the  Sonora  department  of  the  Minneapolis  Drug 
Co.  He  reports  the  opening  very  much  of  a 
success  with  the  promise  of  a  very  good  busi- 
ness in  that  city  for  the  Sonora.  Among  the 
recent  visitors  to  the  Philadelphia  warerooms 
of  the  Sonora  were  George  E.  Brightson,  presi- 
dent of  the  company;  F.  J.  Coupe,  manager  of 
the  sales  and  advertising  departments,  and  Mr. 


Lynch,  New  York  City  sales  manager.  Miss 
Ehrick,  of  New  York,  has  been  in  Philadelphia 
during  Mr.  Connelly's  absence,  assisting  in  the 
selling  of  Sonoras.  Miss  Beatrice  McDonald 
has  been  added  to  the  office  force. 

Weymann's  Attractive  Window  Display 
H.  A.  Weymann  &  Son  recently  had  a  most 
attractive  window  display  to  feature  the  song 
success,  "Keep  the  Home  Fires  Burning,"  in 


COLUMBIA  "TREASURES  CAMPAIGN" 

Some  Excellent  Sales  Production  Literature 
Placed  at  Command  of  Dealers  and  Proves 
Most  Effective — Some  of  the  Details 


^EYMANNi 


Display  Window  That  Won  Praise 

the  various  forms  in  which  it  is  offered  by  the 
house.  A  player-piano  in  one  corner  of  the 
window  had  the  song  and  music  roll  form  ready 
to  play,  with  the  sheet  music  on  the  music 
desk.  In  the  center  of  the  room  was  the  figure 
of  a  man  enjoying  the  music  of  a  Victrola,  while 
Victor  records  of  "Keep  the  Home  Fires  Burn- 
ing" were  placed  at  intervals  about  the  floor  of 
the-  room  on  pedestals.  The  window  arrange- 
ment was  to  represent  an  attractive  home  scene, 
and  attracted  much  attention. 

Active  Edison  Business 
Messrs.  Blake  &  Burkhart,  the  largest  dealers 
here  in  the  Edison,  have  been  having  a  very 
satisfactory  business,  and  last  Saturday  they 
report  they  had  the  largest  day  since  they 
started  to  handle  the  Edison.  They  have  been 
getting  in  a  big  supply  of  machines  and  records 
for  the  holiday  trade,  and  have  already  had  a 
large  sale  on  the  Christmas  records.  They  have 
been  making  a  drive  and  have  been  selling  a 
great  many  of  the  Army  and  Navy  models. 


Columbia  dealers  in  New  York  and  New  Eng- 
land territory  were  furnished  reecently  with  ma- 
terial for  a  "Treasures  campaign"  which  was  pre- 
pared by  the  sales  promotion  department  of  this 
district.  This  campaign  has  produced  excellent 
results,  and  has  greatly  stimulated  the  demand 
for  the  records  featured  in  the  literature  that 
was  sent  out  to  the  dealers. 

Prominent  in  the  "Treasures  campaign"  was 
an  attractive  booth  hanger  entitled  "Treasures," 
which  listed  eight  Columbia  records  that  were 
carefully  selected  by  R.  F.  Bolton,  district  man- 
ager, and  his  sales  promotion  department.  These 
records  were  typical  of  the  diversity  of  the  Co- 
lumbia repertoire  and  were  calculated  to  awaken 
a  continuous  interest  in  Grafonolas. 

Accompanying  the  booth  hanger  was  a  neat 
and  attractive  folder  bearing  the  reproduction 
on  the  front  cover  of  the  same  photograph, 
"Treasures,"  that  was  the  basis  of  the  booth 
hanger.  In  this  folder  were  presented  inter- 
esting details  regarding  the  nine  records  fea- 
tured in  the  campaign  together  with  other  Col- 
umbia records  that  the  dealers  could  present  to 
excellent  advantage  for  the  consideration  of  the 
purchasing  public. 

The  campaign  was  pronounced  a  distinct  suc- 
cess, and  it  is  quite  likely  that  similar  campaigns 
will  be  instituted  by  Columbia  district  managers 
and  sales  promotion  departments  in  different 
sections  throughout  the  country. 


NEW  INCORPORATION 

The  Liberty  Phonograph  Co.  has  been  incor- 
porated under  the  laws  of  Delaware  with  a  capi- 
tal stock  of  $1,500,000,  for  the  purpose  of  manu- 
facturing and  dealing  in  talking  machines  and 
records.  The  incorporators  are:  Alfred  A.  Case, 
C.  L.  Milroy  and  Dudley  H.  Case,  of  Jersey 
City,  N.  J. 


LONG  CABINETS 


D  83 

In  all  finishes.  Specially  adapted 
for  use  with  Columbia  50.  Front 
posts  made  to  follow  lines  of  posts 
on  Columbia  75. 


FIRST  and  FOREMOST 

In  the  cabinet  field. 

Why?    Because  we've  specialized  in 

CONSTRUCTION 
FINISH  and 
ADAPTABILITY 

Our  supremacy  in  these  essentials 
warrants  your  handling  the  perfect 
line. 

That's  why  you  should  anticipate  your 
wants  NOW,  when  the  season's  at 
its  height. 


D  79 

In  all  finishes.    Shown  with  top 

moulding  and  shelves. 
Specially   adapted    for  use  with 
Victrola  IX. 


Prompt  deliveries  on  all  orders.    Write  for  Illustrated  Catalogue  of  complete  line 

THE  GEO.  A.  LONG  CABINET  COMPANY 

HANOVER,  PA. 
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Happenings  in  the  Dominion  of  Canada 


LATEST  DEVELOPMENTS  OF  THE  TRADE  IN  TORONTO 

Whaley,  Royce  &  Co.,  Ltd.,  Take  on  "His  Master's  Voice"  Line  and  Open  Big  Department — 
General  Increase  in  Prices  Does  Not  Affect  Business — Many  New  Concerns  in  the  Field 


Toronto,  Ont.,  December  5. — After  a  careful  con- 
sideration of  the  various  makes  on  the  market, 
and  several  months'  investigation,  Whaley, 
Royce  &  Co.,  Ltd.,  Toronto,  have  decided  to 
take  on  "His  Master's  Voice"  lines.  The  new 
department  is  being  located  on  the  ground 
floor,  and  the  work  of  erecting  demonstration 
rooms  is  already  well  under  way.  These  are  ■ 
attractively  designed,  and  will  be  in  oak  and 
plate  glass  with  paneled  walls.  Five  rooms  are 
being  erected  at  once,  while  further  additions 
will  be  made  as  required. 

The  Whaley-Royce  store  has  a  frontage  of 
twenty-five  feet,  and  runs  back  one  hundred 
and  twenty^three  feet  to  a  lane.  At  the  present 
time  the  space  is  devoted  to  the  retail  sheet 
music  department,  small  goods,  and  the  general 
offices.  The  present  fixtures  are  being  removed 
to  make  way  for  a  new  and  more  modern  equip- 
ment. The  sheet  music  department  will  con- 
tinue to  occupy  the  space  along  the  south  wall 
of  the  store. 

The  purpose  of  the  firm  is  to  make  an  ag- 
gressive campaign  for  Victrola  business,  and  to 
take  full  advantage  of  their  extensive  local  con- 
nection. 

The  Nordheimer  Piano  &  Music  Co.,  Ltd., 
who  are  Canadian  distributors  for  the  Aeolian- 
Vocalion,  are  notifying  the  public  through  their 
daily  paper  advertisements  that  the  price  of  the 
Aeolian  Vocalion  will  advance  by  December  1. 

Thos.  A.  Edison,  Inc.,  have  announced  to  their 
dealers  that  notwithstanding  the  fact  that  la- 
bor and  every  material  used  in  the  manufacture 
of  Edison  phonographs  and  records  have  in- 
creased enormously,  and  their  margin  of  profit 
has  gradually  grown  less,  they  haVe  held  off 
as  long  as  possible  in  making  any  increase  in 
their  prices.  It  has  become  necessary,  however, 
in  the  meantime  to  add  to  the  old  retail  price 
of  the  instruments,  excepting  in  the  cases  of 
C-200,  B-375  and  the  period  models  which  re- 
main as  before,  an  amount  pro  rata  with  the  esti- 
mated taxes  on  phonographs  and  records,  which 
makes  the  advance  run  from  $1.24  to  $6.88,  ac- 
cording to  the  retail  price  of  the  various  types.. 

According  to  the  Edison  announcement  no 
change  is  contemplated  in  the  price  of  the  disc 
records,  but  there  will  shortly  be  announced 
revised  prices  for  the  disc  instruments,  cylinder 
instruments  and  cylinder  records,  these  latter  to 
be  effective  the  first  of  January  next. 

F.  L.  Willson,  who  has  been  connected  with 
the  George  McLagan  Furniture  Co.,  Ltd.,  Strat- 
ford, for  twenty-two  years,  and  who  is  now 
representing  their  interests  in  Toronto,  Hamil- 
ton, Niagara  Falls  and  St.  Catharines,  is  also 
looking  after  the  interests  of  the  firm's  Lyric 
phonographs  and  records  in  these  cities. 

In  announcing  their  Lyric  records,  for  which 
the  George  McLagan  Furniture  Co.,  Ltd.,  of 
Stratford,  are  Canadian  distributors,  the  Lyro- 
phone  Co.,  New  York,  have  chosen  as  their 
slogan.  "Musical  Value."  Speaking  of  their 
plans  for  Lyric  records,  Mr.  Quinlan,  the  man- 
aging director,  said  to  your  correspondent:  "Our 
entrance  on  the  market  some  months  ahead  of 
our  original  schedule,  followed  by  the  flood  of 
business  from  all  over  Canada  and  the  United 
States  which  greeted  our  arrival,  has  made  it 
necessary  for  us  to  confine  our  efforts  for  the 
present  exclusively  to  our  10-inch  records.  In 
the  matter  of  our  12-inch  records,  though  we 
have  many  recorded,  we  are  compelled  to  ask 
the  trade's  indulgence  until  January,  when  we 
will  be  able  to  distribute  them.  In  this  connec- 
tion, however,  the  Lyric  10-inch  record  plays 
longer  than  many  12-inch  records. 

"We  must  ask  the  indulgence  of  our  distribu- 
tors and  dealers  for  the  natural  and  unavoid- 
able delay  in  making  shipments  during  the  first 


few  months  of  our  factory's  activity.  In  spite 
of  double  shifts  and  unceasing  effort  we  were 
literally  swamped.  However,  conditions  are 
steadily  improving,  and  we  can  now  give  as- 
surance that  prompt  deliveries  will  be  made  in 
all  sections  of  the  country." 

In  conversation  with  Armand  Heintzman,  at 
the  Gerhard  Heintzman  factory,  your  corre- 
spondent learned  that  the  plant  was  exceedingly 
busy  on  both  phonograph  and  piano  orders. 

A  new  addition  to  the' list  of  "His  Master's 
Voice"  dealers  is  T.  H.  Frost,  of  1093  Bath- 
urst  street,  Toronto,  who  is  equipping  his  store 
with  up-to-date  soundproof  rooms  for  the 
handling  of  Victrolas  and  Victor^  records. 

With  a  view  to  greater  efficiency  in  the  pro- 
duction of  their  line,  the  Canadian  Symphonola 
Co.,  Ltd.,  have  placed  the  superintendency  of 
their  factory  in  the  hands  of  Charles  Harris,  for- 
merly superintendent  of  the  Karn  factories  at 
Woodstock.  Mr.  Harris,  who  was  with  the  Karn 
Piano  &  Organ  Co.,  Ltd.,  and  the  Karn- 
Morris  Piano  &  Organ  Co.,  Ltd.,  for  twenty- 
eight  years,  now  devotes  himself  to  phonograph 
manufacture  with  much  confidence  in  the  future 
of  this  branch  of  the  music  industries. 

"The  dealers  here  all  report  good  business 
and  bright  prospects  for  the  winter  season," 
said  R.  P.  Newbigging,  head  of  the  Newbigging 
Cabinet  Co.,  Ltd.,  Hamilton.  "Our  own  ship- 
ments last  month  were  the  best  yet.  A  traveler 
remarked  to  us  the  other  day  that  there  were 
more  phonographs  per  capita  sold  in  Hamilton 
than  in  any  other  city  in  Canada,  which  only 
goes  to  prove  that  there  are  a  live  bunch  of 
salesmen  in  this  city." 

"Things  are  humming  at  the  factory,"  said 
John  E.  Hoare,  head  of  the  Cecilian  Co.,  Ltd., 
who  mentioned  that  a  pleasing  feature  of  the 
orders  coming  in  for  Conccrtphones  was  that 
they  were  from  all  sections  of  Canada. 

The  Nordheimer  Piano  &  Music  Co.,  Ltd., 
of  this  city,  report  increased  wholesale  busi- 
ness from  all  parts  of  Canada  for  the  Aeolian- 
Vocalion  line. 

Your  correspondent  is  informed  that  the  fac- 
tory of  the  Brantford  Piano  Case  Co.,  Ltd., 
Brantford,  is  running  to  full  capacity,  and  work- 
ing nights  to  keep  up  with  their  Brantola  or- 
ders. The  Brant-Ola  Sales  Co.  in  Hamilton  re- 
port a  pleasing  list  of  sales  for  the  last  month, 
with  large  November  and  December  business 
shaping  up.  The  Brant-Ola  business  in  the 
Hamilton  district  is  in  charge  of  E.  Brooks,  a 
new  addition  to  the  staff  of  the  company.  -  — 

W.  J.  Craig  and  Otis  C.  Dorian,  secretary- 
treasurer  and  general  manager  respectively  of 
the  Pathe  Co.  of  Canada,  spent  a  few  days  in 
New  York,  where  they  saw  the  Pathe  popular- 
priced  art  cases.  These  will  shortly  be  an- 
nounced in  Canada  to  retail  at  around  $350. 

Fred  Taylor,  who  does  an  extensive  "His 
Master's  Voice"  business  in  the  eastern  part  of 
Toronto,  has  enlarged  his  facilities  for  handling 
the  business  in  his  two  stores,  at  190  Main  street 


and  at  290  Danforth  avenue,  in  both  of  which  he 
handles  Victrolas  and  Victor  records. 

At  its  new  retail  Sonora  studios  opened  by 
I.  Montagnes  &  Co.,  in  this  city,  business  is 
reported  to  be  coming  in  nicely  with  a  large 
percentage  of  its  sales  recently  closed  cash 
deals.  The  demand  shows  a  marked  call  for 
the  Imperial,  Elite  Baby  Grand  and  Troubador 
types. 

A  new  addition  to  the  retail  music  stores  of 
Hamilton,  Ont.,  is  that  recently  opened  by 
G.  M.  Jones,  at  407  Barton  street  east.  He 
is  featuring  the  Symphonola  and  Cambridge 
phonographs. 

Yvonne  de  Treville,  the  coloratura  soprano  of 
the  Paris  and  Brussels.  Opera  Co.,  is  touring 
the  principal  cities  and  towns  of  Canada,  giving 
Edison  tone-test  recitals  to  which  the  public 
is  invited,  by  ticket  only  from  Edison  dealers. 

The  Solophone  Mfg.  Co.,  Toronto,  have  reg- 
istered. 

The  express  companies  through  the  Express 
Traffic  Association  of  Canada  are  making 
changes  in  connection  with  the  ratings  and 
conditions  of  carriage  applicable  to  shipments 
by  express.  Some  of  the  more  important  items 
which  are  being  dealt  with  are  containers  for 
light  and  bulky  goods  and  gramophones. 

H.  T.  Britton,  of  this  city,  has  opened  up  a 
phonograph  department  in  connection  with  his 
store. 

The  department  in  connection  with  the 
George  McLagan  Furniture  Co.,  Ltd.,  Stratford, 
Ont.,  have  decided  on  the  name  Lyric  for  their 
line  of  phonographs  and,  as  already  mentioned 
in  these  columns,  have  arranged  to  distribute 
Lyric  records  in  Canada. 

The  Lippert  Furniture  Co.,  Ltd.,  the  well- 
known  furniture  firm  of  Kitchener,  Ont.,  are 
now  manufacturing  a  line  of  talking  machines 
known  as  the  Lyraphone. 

E.  L.  Cuendet,  representing  Mermod  &  Co., 
New  York,  was  among  the  month's  visitors  to 
the  trade  in  Toronto  and  Montreal. 

E.  W.  Schnorr,  representing  G.  Clay  Cox,  of 
Rochester,  who  is  introducing  the  Phonomotor 
to  the  Canadian  trade,  visited  Toronto  recently. 

W.  B.  Rollason,  the  popular  music  dealer  of 
Welland,  was  a  recent  visitor  to  the  Pathe  fac- 
tory, where  he  was  arranging,  for  some  sub- 
stantial shipments  of  Pathephones  and  Pathe 
records.  Mr.  Rollason  has  good  reports  of 
business  conditions  in  his  territory. 

H.  G.  Stanton  and  B.  A.  Trestrail,  gen- 
eral manager  and  sales  promotion  manager  re- 
spectively of  R.  S.  Williams  &  Sons  Co.,  Ltd., 
of  this  city,  attended  the  recent  Edison  conven- 
tion in  Detroit. 

Such.  devjelopineivChas.  takenpjae.e  in  the  Vic- 
trola talking  machine,  department  of  the  T. 
Eaton  Co.,  Ltd.,  Toronto,  that  they  have  ex- 
tended their  equipment  to  embrace  some  six- 
teen soundproof  rooms. 

W.  D,  Stevenson,  of  the  Canadian  Phono- 
graph Supply  Co.,  London,  who  are  the  sole 
Canadian  distributors  for.  Starr  phonographs  and 
records,  is  just  back  from  a  visit  to  the  Starr 
factories  at  Richmond,  Indiana.  As  a  result  of 
(Continued  on  page -42) 


Talking  Machine  Supplies 
and  Repair  Parts 

SPECIALTIES: — SPRINGS,  SOUND  BOX  PARTS, 
NEEDLES 

THE  RENE  MANUFACTURING  CO. 

MONTVALE,  NEW  JERSEY 


Construt 


LET  YOUR  NEW  YEAR  RESOLUTION  BE 


Jioltta 


Eastern  Talking  Machine  Co.,  Boston,  Mass. 


T  HAS  BEEN  OUR 
privilege  during  the  past  year 
to  plan  and  execute  for  several  hun^ 
dred  prominent  dealers  departments 
of  maximum  efficiency  which  have 
given  these  dealers  recognized  leader  ^ 
ship  in  their  respective  communities. 
Let  us  do  the  same  for  you  through 

THE  UNICO  SYSTEM 


®0  X\\t  talking 


RANCE,  GREAT  BRITAIN 
and  Canada  have  during  the 
past  three  years  experienced  the 
greatest  industrial  activity.  Their  lead- 
ing retail  Establishments  have  increased 
their  volume  of  sales  to  the  maximum. 
The  United  States  is  entering  upon 
similar  prosperity.  Music  is  now  a 
Patriotic  Necessity.  Record  sales  in 
1918  will  surpass  all  previous  demands. 
Prepare  NOW  to  secure  your  share 
of  the  business  by  installing 


THE  UNICO  SYSTEM 


THE  UNIT  CONSTK 

RAYBURN  CLAR  SM! 
121-131  South  Thirty-first  Strt, 


Send  today  dimensions  of  your 
available  space 
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and 
itemed 


THE  SALES  BUILDER 


4AXIMUM  SALES  IN  1918— WE  CAN  HELP  YOU 


IGHT  HUNDRED  AND 
forty  installations  in  two 
hundred  and  twelve  Cities,  in  42 
States  and  5  Foreign  Countries  have 
established  beyond  question  Unico 
Efficiency — Growth  and  Development 
are  quickly  and  economically  assured 
through 

THE  UNICO  SYSTEM 


U  DEMONSTRATING  ROOMS 

N  RECORD  RACKS  . 

I  RECORD  COUNTERS 

C  WALL  DECORATIONS 

O  COMPLETE  INTERIORS 

I  (Patented  as  to  design  and  construction) 

In  six  standard  styles  and  in  special 
period  design  such  as  Adam,  Louis 
XVI,  Colonial,  Modern  French,  etc. 

Offer  1.  Individuality  and  Class. 

2.  Highest  Sales  Efficiency. 

3.  Most  Economical  Investment. 

Follow  the  lead  of  the  leaders.  Dou^ 
ble  Sales  and  Profits  through 

THE  UNICO  SYSTEM 
JCTION  COMPANY 

MITH,  President 

PHILADELPHIA,  U.  S.  A. 

Plans  for  a  complete  department 
will  reach  you  promptly 
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TRADE  CONDITIONS  IN  THE  DOMINION  OF  CANADA— (Continued  from  page  39) 


his  visit  Mr.  Stevenson  is  glad  to  say  that  his 
firm  are  getting  all  the  phonographs  necessary 
for  the  Starr  dealers  in  Canada.  In  addition 
to  the  heavy  stock  carried  in  London  the  Cana- 
dian Phonograph  Supply  Co.  have  three  car- 
loads of  some  400  phonographs  under  way  for 
London,  the  first  of  which  is  expected  at  once, 
and  another  carload  following  every  ten  days. 
D.  S.  Cluff,  who  is  on  the  road  for  the  firm 


wholesaling  the  Starr  line,  is  now  down  in  the 
Maritime  Provinces,  where  he  is  meeting  with 
good  success,  his  very  first  call  resulting  in  ar- 
rangements for  a  new  Starr  agency. 

The  T.  F.  Harrison  Co.,  the  large  home  fur- 
nishing house  of  Kingston,  Ont.,  who  opened 
up  with  Victrolas  and  Victor  records  some  little 
time  ago,  find  the  department  already  produc- 
ing excellent  returns. 


GENERAL  BUSINESS  ACTIVITY  PREVAILS  IN  MONTREAL 

Various  Concerns  Making  Strong  Bids  for  Business — The  Value  of  the  Show  Window  Fully 
Realized — Trade  Responds  Generously  to  War  Charities — Stock  Shortage  Felt 


Montreal,  Que.,  December  3. — The  problem  of 
dressing  a  talking  machine  window  is  one  of 
toning  up  rather  than  toning  down,  pointed  out 
a  salesman  to  your  correspondent,  who  just 
dropped  in  as  the  former  was  in  the  act  of 
changing  the  main  show  window.  "You  see," 
he  continued,  "a  display  of  bare  records  repre- 
sents an  unattractive  heap  of  black.  The  ma- 
chines make  a  beautiful  appearance,  but  they 
are  too  much  one  shade  of  color.  Even  a  piano 
offers  no  relief  in  that  respect.  So  I  always 
have  some  rather  showy  colors  on  any  display 
cards  used.  Bright  velvets  are  suitable  for 
drapings  over  the  machines.  Of  course  you  can 
overdo  striking  colors,  but  the  greater  danger 
is  a  dead  window  from  the  absence  of  colored 
relief." 

A  reorganization  of  the  sales  force  of  Layton 
Bros,  has  resulted  in  W.  W.  O'Hara  being 
made  sales  manager.  The  phonograph  depart- 
ment has  added  two  new  men  in  the  persons  of 
F.  E.  Townsend  and  Mr.  Dupuis. 

The  business  of  Wm.  Lee,  Ltd.,  has  shown 
such  expansion  under  Mr.  Lee's  management 
that  it  has  been  found  necessary  to  add  two 
soundproof  phonograph  rooms  for  their  Colum- 
bia and  Edison  departments. 

Almy's  Limited  Grafonola  department  (Miss 
Vezina,  manageress)  reports  Columbia  styles 
112,  122,  145  and  155  as  their  best  sellers  dur- 
ing the  past  month.  The  demand  for  patriotic 
airs  is  greater  than  the  supply,  and  especially, 
so  is  the  call  for  this  class  of  records  from  the 
soldiers'  wives. 

S.  H.  Brown,  retail  sales  manager  of  the  Ber- 
liner Gramophone  Co.,  Ltd.,  was  a  recent  visi- 
tor to  his  parents  in  Providence,  R.  L,  where 
he  was  called  suddenly  on  account  of  the  illness 
of  his  mother. 

George  M.  Reece,  late  of  the  Berliner  Gramo- 


phone Co.'s  retail  selling  staff,  is  now  in  khaki 
at  Key  West,  Fla.,  and  likewise  Harold  Dewar 
in  Norfolk,  Va. 

The  Cowan  Piano  &  Music  Co.  have  taken  on 
the  local  representation  of  the  Brunswick  pho- 
nograph and  purpose  developing  the  talking 
machine  end  of  their  business  into  a  live  de- 
partment. 

N.  G.  Valiquette,  vice-president  of  the  Pathe 
Co.,  who  was  recently  stricken  with  paralysis, 
is  making  a  gratifying  recovery.  Mr.  Valiquette 
is  now  able  to  walk  around  his  room  with  very 
little  assistance,  and  plans  shortly  to  go  South 
to  recuperate. 

The  Alexander  Furniture  Co.,  Gauvin  & 
Freres,  furniture  dealers,  and  the  Corona  Pho- 
nograph Co.,  Reg.,  manufacturers,  are  among 
recent  Montreal  incorporations. 

The  Berliner  Gramophone  Co.,  Ltd.,  sub- 
scribed $50,000  to  the  Victory  Loan  Fund. 

The  Dominion  Phonograph  Cabinet  Co.,  Mon- 
treal, have  dissolved  partnership. 

The  Foster  Phonograph  Co.,  Foster,  Que.,  are 
new  dealers  in  phonographs. 

Goodwin's  Limited  are  now  carrying  a  com- 
plete stock  of  Diamond  Amberolas  and  Blue 
Amberol  records,  this  in  addition  to  the  New 
Edison  Diamond  Disc  machines,  for  which  they 
have  built  up  a  large  clientele.  In  order  to 
introduce  the  machine  locally  they  advertised  a. 
machine  on  three  days'  free  trial  with  twelve 
Blue  Amberol  records. 

A  Victrola  was  recently  donated  by  H.  C. 
Wilson  &  Sons,  Ltd.,  Sherbrooke,  Que.,  for  the 
benefit  of  the  work  committee  of  the  Patriotic 
Society,  and  Red  Cross.  The  night  of  the  draw- 
ing selections  from  the  instrument  were  given 
on  the  stage  of  the  Premier  Theatre. 

The  request  made  by  the  soldiers  at  the 
Victoria    Bridge    for   talking  machine  records 


Si  RA  Dl  VARA 

"KNOWN  FOR  TONE" 
The  Only  Phonograph  In  The  World 

WITH  A  SPRUCE  SOUND  BOARD— built  on  the  principle  of  the  violin  and  piano. 

Compare  the  tone  of  the  STRADIVARA  with  jhe  tone  of  all  other  phonographs- 
Note  its  clear  violin-like  resonance  and  freedom  from  motor  and  needle  vibration! 
That  tone  is  as  peculiar  to  the  Stradivara  as  the  time-mellowed  tonal  purity  of  a  genuine 
Stradivarius  is  peculiar  to  the  genius  of  Stradivari  himself! 

After  all,  TONE  is  the  supreme  test  of  phonograph  superiority — the  real  selling  feature. 
And  TONE  is  the  big  selling  point  of  the  STRADIVARA. 

And  here  are  two  other  BIG  Stradivara  selling  features  : 

The  Stradivara  Plays  EVERY  Kind  of  Record 

Each  Stradivara  is  equipped  with  the 
Stradivara  Automatic  Stop  Device. 

7  Models— from  $45  to  $225 

Progressive  Dealers: 

Stradivara  sales  are  exceptionally  strong  in  the  trade.     And  that  their 
strength  is  rapidly  increasing  is  attested  by  good  reports  from  our  dealers. 

Get  in  luie  for  a  share  of  Stradivara  profits  today.  Write 
for  the  most  liberal  discount  proposition  ever  offered. 
Distributors  of  Lyric  Records— Write  foi  Proposition. 

SCHILLING  PIANO  CO.,  Inc. 

Wholesale  Distributors 
112  WEST  23d  STREET,  NEW  YORK 


From 
$45  to  $225 


has  brought  a  generous  response  from  the  Ber- 
liner Gramophone  Co.,  Ltd.,  which  has  sent  a 
large  quantity  to  the  Star,  who  in  turn,  for- 
warded the  same  to  the  men.  The  Berliner 
Co.  also  loaned  the  soldiers  a  Victrola  on  which 
'the  new  records  will  be  used.  In  the  past  this 
company  has  given  many  instruments  and  rec- 
ords to  the  various  battalions  which  have  been 
recruited  in  Montreal  and  also  to  the  various 
soldiers*  clubs. 


WITH  THE  TRADE  IN  WINNIPEG 

Wholesalers  and  Dealers  Prepared  to  Handle 
Business  of  Record  Proportions — Scarcity  of 
Needles  Causes  Worry — New  Machines  Intro- 
duced— Other  News  of  General  Interest 


Winnipeg,  Man.,  December  1. — Business  in  "His 
Master's  Voice"  lines  is  Al.  All  the  dealers 
through  the  West  are  looking  forward  to  an 
enormous  fall  trade.  Many  orders  are  being 
received  for  the  Tungs-Tone  Stylus,  and  record 
business  shows  a  big  increase.  Mr.  DesBrisay 
is  now  visiting  dealers  on  the  Prince  Albert  line 
with  good  results,  and  Mr.  Duff  is  having  the 
same  success  at  Fort  William  and  Port  Arthur. 

As  a  result  of  the  recent  Edison  tone-test 
recital  given  by  Amy  Ellerman,  contralto,  and 
Mary  Colgan,  violinist,  in  Central  church,  the 
coffers  of  the  Great  War  Veterans  benefited  to 
the  extent  of  $191.20. 

Robert  Shaw,  manager  of  the  Western  Fancy 
Goods  Co.'s  Columbia  department,  referred  to 
a  continued  shortage  in  needles,  but  plenty  of 
machines  now  coming  along.  "Orders  for  Co- 
lumbia goods  are  still  piling  in,"  said  he.  With 
Sophie  Tucker's  visit  to  the  Orpheum,  and 
Pollyanna's  visit  to  the  Walker,  a  big  demand 
has  been  created  for  jazz  band  records  and 
Pollyanna  records.  , 

Messrs.  Cross,  Goulding  &  Skinner  recently" 
received  samples  of  the  Brunswick  line  of  pho- 
nographs, with  which  they  are  delighted,  their 
customers  being,  very  enthusiastic  over  them 
and  pronouncing  them  par  excellence.  ,j  <r 

Babson  Bros^  report  business  as  quite  satis- 
factory. The  wintry  season  coming  in  earlier 
is  having  its  effect,  as  shown  by  the  increase  of 
sales  in  Edison  phonographs  and  records. 

Joseph  M.  Tees,  a  pioneer  of  the  city  and 
prominent  for  many  years  in  musical  circles, 
has  left  Winnipeg  to  reside  in  Calgary.  Mr. 
Tees  has  been  appointed  manager  of  the  Home- 
stead Art  Co.'s  Grafonola  department  in  Cal- 
gary. 

The  Dauphin  Furniture  Co.,  Dauphin,  Man., 
have  added  talking  machines  to  their  regular 
lines.  They  report  at  present  that  they  are  ex- 
ceedingly busy,  that  they  have  had  bumper  crops 
in  that  particular  district  and  that  business  has 
been  very  good.  The  only  drawback  is  the - 
great  scarcity  of  help. 

The    Winnipeg    Cabinet    Makers,    37  King 
street,  Winnipeg,  Man.,  have  recently  added  a  ' 
complete  line  of  phonographs  to  their  present 
line.  ( 

The  T.  Eaton  Co.,  Ltd.,  are  jubilant  over 
their  Victrola  business  the  past  month,  and 
predict  a  still  greater  volume  of  trade  for  De- 
cember. 

The  Winnipeg  Piano  Co.  are  able  to  report 
satisfactory  business  in  their  Edison  phono- 
graph department. 


TRADE  NOTES  FROM  VANCOUVER 

Vancouver,  B.  C,  December  3. — All  Victor 
dealers  have  benefited  by  the  appearance  of 
Madame  Gluck  in  Vancouver,  B.  C,  and  a  large 
number  of  records  of  this  artist  have  been  sold 
both  previous  and  after  her  visit  here. 

The  store  of  the  Bowes  Music  House,  Hast- 
ings street,  Vancouver,  B.  C,  has  recently  been 
undergoing  alterations  which  will  give  them  con- 
siderable extra  space  for  window  display. 

W.  R.  Williams,  who  has  been  doing  busi- 
ness in  Vancouver,  B.  C,  for  the  past  two  years, 
has  removed  from  2331  Granville  street  to  fresh 
premises  on  Robson  street. 


THE    TALKING    MACHINE    WORLD  43 


No  other  record  was  ever  made  that  was  anything 
like  "Life  in  a  Trench  in  Belgium"  (Parts  1  and  2) 
A2410.  Compare  Columbia  Lists  with  any  other  and 
you  will  quickly  see  why  Columbia  stores  are  head- 
quarters for  New  Ideas  in  Records. 

Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


EDISON  DEALERS  IN  DETROIT  ZONE  HAVE  CONVENTION    MORE  capital  FOR  THOMAS  MFG.  CO. 


Over  200  Members  of  the  Trade  Attend  Meetings  Held  Under  Auspices  of  Phonograph  Co.  of 
Detroit,  Enjoy  Tone  Tests  and  Listen  to  Stimulating  Business  Discussions 

Trestrail,  of 


Detroit,  Mich.,  December  10— "It's  all  over 
but  the  shouting,"  but  the  "shouting"  will  con- 
tinue for  many  months.  We  refer  to  the  third 
annual  get-together  convention  of  the  Edison 
dealers  in  the  Detroit  zone,  which  includes  Mich- 
igan and  a  part  of  northern  Ohio.  About  200 
people  attended,  including  dealers,  their  wives, 
employes  and  factory  officials,  not  to  forget  the 
number  of  out-of-town  Edison  jobbers. 

The  whole  affair  was  delightful  and  successful 
ami  the  credit  is  due  to  R.  B.  Ailing,  manager 
of  the  Detroit  jobbing  branch,  who  made  all  the 
plans  and  arrangements.  Not  one  thing  hap- 
pened to  interfere  with  any  part  of  the  pro- 
gram, and  if  anything,  the  program  actually 
turned  out  better  than  was  expected. 

The  exact  date  of  the  convention  was  Novem- 
ber 13.  Headquarters  were  at  the  Hotel  Pont- 
chartrain.  From  9  to  10  in  the  morning  there  was 
registration  and  the  distribution  of  badges  and 
tickets  for  the  Anna  Case  recital.  At  10:30  the 
convention  went  into  session,  R.  B.  Ailing  mak- 
ing the  introductory  address.  He  touched  upon 
the  purpose  of  the  meeting,  welcomed  those 
from  out  of  town  and  assured  them  of  every 
courtesy  during  their  stay  in  Detroit.  He  then 
appointed  W.  C.  Peters,  of  Monroe,  as  chairman. 

The  first  address  was  by  E.  C.  Boykin,  director 
of  sales  promotion  and  editor  of  "Diamond 
Points,"  who  extended  felicitations  and  greetings 
from  the  home  office.  He  then  conducted  a 
question  box  for  the  dealers  and  there  were 
many  interesting  discussions. 

Eugene  Krone,  of  Byron,  Ohio,  spoke  on 
"How  f  Use  the  Company's  Circularizing  Mat- 
ter." He  showed  how  he  made  it  produce  re- 
sults— some  dealers  let  the  matter  "die"  and  then 
wonder  why  their  business  does  not  increase. 
H.  M.  Howe,  of  Howe  &  McDonald,  of  Alpena. 
Mich.,  spoke  on  tone  tests  and  how  he  made 
them  pay.  It  proved  beyond  a  doubt  that  even 
a  small  town  can  conduct  these  functions  with 
proportionate  results  to  that  of  the  big  cities. 

E.  E.  Davidson,  manager  of  the  Agreement 
Department  of  Thomas  A.  Edison,  Inc.,  spoke 
on  "Responsibilities  of  Edison  Dealers."  James 
Findlayson,  mechanical  inspector  from  the  home 
office,  discussed  the  Edison  phonograph  from 
a  mechanical  point  of  view,  describing  the  vari- 
ous parts.  These  proceedings  were  followed 
by  a  complimentary  luncheon  tendered  to  the 
dealers  in  the  grill  room. 

Promptly  at  1 :30  the  afternoon  session  began, 
when  W.  C.  Peters,  of  the  Peters  Drug  Store, 
Monroe,  spoke  on  "Why  I  Chose  the  Edison  as 
a  Merchandising  Proposition."  P.  C.  Sweeney, 
of  the  Edison  Shop,  Detroit,  spoke  on  "The  New 
Edison  Sales  Book."  A.  J.  Desnoyer,  of  Des- 
noyer  &  Pendleton,  Jackson,  spoke  on  "How  We 
Sell  the  Amberola."  R.  E.  Mallory,  credit  mana- 
ger of  the  Phonograph  Co.  of  Detroit,  spoke  on 
"Credits  and  Collections."  George  F.  Maxey 
spoke  on  "Intensified  Canvassing." 


A  playlet  staged  by  Mrs.  M.  A. 
Toronto,  was  then  presented  by  J.  Simpson, 
Frank  Marshall  and  Miss  Dorothy  McQuillan, 
all  of  Toronto.  It  was  written  by  William  Max- 
well and  called  "Guy  Wise,  Esquire." 

Henrietta  L.  Lesow,  of  Highland  Park,  then 
spoke  on  "Edison  Enthusiasm,"  and  was  fol- 
lowed by  B.  A.  Trestrail,  director  of  Publicity 
and  Promotion  for  R.  S.  Williams  &  Sons,  Ltd., 
of  Toronto,  who  spoke  on  "Advertising,"  and 
Frank  J.  Bayley,  of  Detroit,  who  spoke  on  "An- 
ticipating the  Future." 

In  the  evening  there  was  a  banquet  at  the 
Hotel  Pontchartrain,  and  some  splendid  musi- 
cal entertainment  of  artists-employes  of  the 
Edison  Shop  of  Detroit,  followed  by  the  entire 
gathering  going  to  the  Arcadia  to  hear  Miss 
Anna  Case  in  recital.  Following  the  recital 
there  was  a  reception  for  Miss  Case. 

Among  the  honored  guests — we  do  not  speak 
of  the  officials,  or  Edison  dealers  of  the  Detroit 
zone — who  attended  the  convention  were  C.  E. 
Goodwin,  Chicago  jobber;  Walter  Kipp.  Indiana 
jobber;  L.  N.  Bloom,  Cleveland  jobber;  H.  G. 
Stanton,  Toronto  jobber;  B.  A.  Trestrail,  ad- 
vertising manager  of  R.  L.  S.  Williams  &  Sons, 
Ltd.,  Toronto;  Frank  E.  Duggan.  of  the  Gund- 
lach  Advertising  Co.,  Chicago;  William  Mc- 
Philip,  Fdison  dealers,  at  London,  Out. 


Capital  Stock  of  Dayton,  O.,  Concern  Increased 
From  $25,000  to  $300,000  in  Order  to  Meet 
Growing  Demands  of  the  Trade 

Dayton,  O.,  December  3. — The  greatly  increased 
demand  for  talking  machine  motors  and  parts 
has  been  given  as  a  reason  for  the  increase  of 
the  capital  stock  of  the  Thomas  Mfg.  Co.,  this 
city,  from  $25,000  to  $300,000.  The  additional 
capital  will  be  utilized  by  the  company  for  the 
further  expansion  of  its  manufacturing  and  dis- 
tributing facilities  in  order  to  fill  the  volume  of 
orders  on  hand  and  in  prospect. 


THE  BLISS  REPRODUCER  IN  CANADA 


The  Hawthorn  Mfg.  Co.,  of  Toronto,  to  Handle 
Wilson-Laird  Co.  Line 


The  W  ilson-Laird  Phonograph  Co.,  New  York, 
has  announced  the  appointment  of  the  Haw- 
thorn Mfg.  Co.,  Toronto,  Can.,  as  Canadian  dis- 
tributors for  the  Bliss  reproducer.  This  com- 
pany has  an  efficient  selling  organization,  and 
has  already  established  a  number  of  active 
agencies  throughout  the  Dominion  of  Canada. 

This  reproducer  has  been  making  rapid  strides 
in  popularity  the  past  few  months,  and  up  to 
the  present  time  has  been  adopted  for  use  by 
a  number  of  talking  machine  manufacturers.'  It 
possesses  several  distinctive  qualities,  and  has 
won  the  approval  of  prominent  tone  experts. 


Union  Universal 
Tone  Arms  and 
Attachments 


That  enable  your  customers  to  play 
all  records  with  one  machine. 
Our  No.  1  Attachment  for  the 
Edison  Machine,  which  enables  it 
to  play  Victor  or  Columbia  records, 
is  without  question  the  best  Attach- 
ment on  the  market.  It  reproduces 
perfectly  and  is  guaranteed. 

Our  prices  on  Union  Universal  Tone  Arms  also  afford  you  an  un- 
usually attractive  profit.    Catalogues  and  prices  sent  upon  request. 

While  we  do  not  advertise  extensively,  we  are  large  manufacturer* 
of  Phonograph  Motors  and  we  can  give  quality  and  satisfactory 
prices. 


The  Union  Phonograph  Supply  Co. 


No.  1  Union  Uni- 
versal Tone  Arm 
and  Reproducer 


1108  West  9th  Street 


Cleveland,  Ohio 
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It  hands  you  the  record  you  want 

iiiiiiiiiiiiiiiiiiiii  iiiiiiiiiiiiiii  mini  mi  mini  imiiiiiiimiiiiiiiii  i  i  i  in  imiiii  iniiiiiin  i  inn  i  in  m  i  i  mn  i  i  mm  niiniiii  limn  i  i  mm.  i  inn  i  in  iiniiimiiiiiniiiii  inn  iiiiiiiiiii  

Brown  Disc  Record  Cabinet 

For  every  small  talking  machine  given  as  a  Christmas  present 


iinniiiniiiiinniiiiiniiiiiniiiniiiiniiiniiiniiiiiiiniiiiiiinniiinniimnniiniinini  iiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiih^^  niiiiiiiiinnniiiiiiii  inn  iinimiininniJi  iiiiiiiiiiiiiii  iniinniiiiimnnnnnnniinnnnnniii 


nnnnnnnnnnnimnnnniii 


Every  record  right  in  front  of  you  always. 
No  searching — No  confusion. 

Records  lie  flat  when  drawer  is  closed — No 
warping. 

Records  are  vertical  when  drawer  is  open. 
Every  record  at  your  fingers'  ends. 

A  separate  compartment  for  every  record. 

No  Scratching — Rubbing — Cracking  or  Breaking. 

The  Brown  Disc  Record  Cabinet  was  devised  to  pre- 
serve a  record  perfectly  and  thereby  insure  Perfect 
Reproduction  of  Sound. 


Those  people  who  received  small  talking  machines  at  Christmas  will  need  Brown  Cabinets  after  December  25th 


The  stately  beauty  and  elegance  of  the  Brown  is  an  adorn- 
ment to  any  apartment.  It  is  a  fit  companion  piece  for  the 
most  expensive  machine. 

IIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIl 


Same  as  No.  2  but  with 
Table  Top.  For  use  with 
Aeolian  Vocalion  D  and  E, 
Victrola  IV  and  VI,  Co- 
lumbia Grafonola  15,  25 
and  35.  28  inohes  high. 
Top  is  17  '/£  inches  wide  by 
18^6  inches  high. 


Beautiful  in  design,  elegant 
in  finish,  this  cabinet  can 
be  used  beside  any  talking 
machine  made.  It  contains 
six  drawers  and  is  45 -fg 
inches  in  height,  18  J$ 
inches  in  width  by  16-rV 
inches  in  depth.  Not  de- 
signed for  use  as  stand  for  talking  machine  It  will 
hold  one  hundred  and  fifty  10-inch  or  12  iSch  •  records. 


Your  customers  will  at  once  appreciate  the  unique  convenience  of  the  Brown  Disc  Record  Cabinet.  The  records  can 
be  ln^j»"ly  located  and  replaced  with  an  ease  and  dispatch  that  bars  accidents. 

The  beauty  of  these  cabinets  is  unusual.  Choice  wood,  artistic  design  and  superior  craftsmanship  combined  give  them  a 
distinctive  charm  rarely  found  in  goods  of  equal  price.    Moreover,  they  are  BUILT  TO  ENDURE. 

Ask  for  Catalogue  No.  317,  T  W 

CINCINNATI 
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TALKING  MACHINES  ARE  REAL  ESSENTIALS  IN  MILWAUKEE 

At  Least  They  Appear  to  Be  So  Classified  by  Buying  Public — Many  Machine  and  Record  Outfits 
Being  Supplied  to  Boys  in  Camps — Co-operative  Advertising  Campaign  Brings  Results 


Milwaukee,  Wis.,  December  10. — Any  one  who 
doubts  that  the  talking  machine  is  an  "essential," 
as  distinguished  from  a  "non-essential"  in  the 
classification  of  manufactures  for  the  purpose  of 
wartime  economy,  needs  only  to  come  to  Mil- 
waukee and  note  how  the  people  of  this  city 
consider  the  phonograph  a  necessity,  both  for 
the  enjoyment  and  entertainment  of  the  soldier 
and  sailor  boys  in  active  service  or  training, 
and  the  maintenance  of  the  spirits  of  those  who 
remain  at  home. 

A  comparatively  huge  volume  of  business  that 
stamps  the  talking  machine  as  a  wartime  neces- 
sity has  been  transacted  by  local  dealers  during 
the  last  month  or  more,  and  it  is  conservatively 
figured  that  an  equal  or  even  greater  amount 
of  business  connected  directly  with  the  re- 
quirements of  the  war  will  be  done  during-  the 
present  month,  with  its  annual  holiday  season. 

The  cry  of  the  boys  in  the  military  camps, 
at  home  and  abroad,  for  more  music  has  been 
answered,  both  by  dealers  and  by  relatives  and 
friends  of  the  soldiers.  Scores  of  machines, 
thousands  of  records,  and  many  thousands  of 
needles  have  gone  forth  in  a  steady  stream  to 
satisfy  the  hunger  for  music.  Many  more  are 
now  being  sent,  and  a  great  many  more  will 
go  forward  during  the  next  two  or  three  weeks 
as  Christmas  offerings  from  the  folks  at  home. 

To  the  everlasting  credit  of  the  talking  ma- 
chine trade  "in  Milwaukee  and  elsewhere,  it 
must  be  said  that  out  of  this  huge  volume  of 
business  dealers  have  asked  practically  no  profit, 
feeling  that  the  purpose  is  so  noble  that  they 
are  willing  to  do  more  than  their  just  share  to 
help  those  who  are  fighting  in  their  behalf. 
The  contributions  made  by  dealers,  if  figured  in 
the  equivalent  of  cash,  would  amount  to  a  very 
large  sum.' 

All  of  this  has  proven  beyond  any  shadow  of 
doubt  that  music  is  one  of  the  greatest  neces- 
sities of  the  times,  and  that  to  curtail  the  pro- 
duction of  musical  instruments  of  all  kinds, 
more  especially  the  talking  machine,  would  be 
a  grave  mistake  and  sooner  or  later  would  re- 
sult unfavorably  and  create  a  most  regrettable 
situation. 

As  Christmas  approaches,  it  becomes  more 
and  more  apparent  that  the  supply  of  talking 
machines,  records  and  supplies  is  wholly  inade- 
quate to  supply  the  demand.  As  early  as  Decem- 
ber 1  many  dealers  reported  that  their  un- 
filled orders  were  the  largest  in  number  they 
have  ever  known,  and  the  hope  that  they 
can  catch  up  on  deliveries  by  Christmas  Eve 
seems  wholly  futile  when  it  is  considered  that 
the  factories  cannot  hope  to  manufacture  any- 
where near  the  quantity  required.  To  this  is 
added  an  acute  shortage  of  cars  and  congestion 
of  freight  transportation.  Dealers  resort  to 
express  shipments  at  much  extra  expense,  but 
even  through  this  channel  they  are  unable  to 
obtain  the  machines  required.  Even  those  deal- 
ers who  anticipated  their  wants  as  early  as 
June  and  July  and  were  able  to  obtain  large 
stocks  are  rapidly  approaching  the  day  when 
they  will  be  obliged  to  put  off  holiday  customers 
until  after  January  1.  Warehouses  which  were 
filled  to  the  brim  three  months  ago  practically 
are  vacant. 

The  production  of  records  also  is  far  below 
requirements,  and  many  disappointments  have 
resulted  from   the   inability  of  dealers  to  fill 


orders.  Needles  are  very  scarce,  although  the 
local  situation  is  less  unfavorable  than  that 
in  many  other  large  cities  by  reason  of  the  fact 
that  the  Record  Needle  &  Mfg.  Co.,  of  Milwau- 
kee, is  now  getting  under  full  headway  and  pro- 
ducing needles  in  large  quantities. 

The  Badger  Talking  Machine  Co.,  Victor 
jobber,  reports  that  in  all  its  long  experience  it 
has  never  seen  a  situation  like  that  existing 
to-day.  Dealers  are  crying  for  stocks  of  ma- 
chines, records,  needles,  etc.,  but  only  a  part 
of  their  demands  can  be  filled.  A  similar  situa- 
tion is  reported  by  A.  G.  Kunde,  Columbia  job- 
ber, who  states  that  the  shortage  of  records 
is  especially  acute.  Jobbers  in  the  Pathe,  Bruns- 
wick, Sonora,  Aeolian-Vocalion,  Premier  and 
other  leading  makes  fear  that  Christmas  week 
will  witness  one  of  the  wildest  scrambles  for 
goods  that  the  industry  has  ever  known.  The 
Phonograph  Co.,  Edison  jobber,  earlier  in  the 
year  laid  in  the  largest  stock  of  machines  and 
records  that  it  has  ever  collected  to  meet  holi- 
day demands,  but  at  the  beginning  of  December 
its  sales  already  had  been  so  large  and  the  re- 
quirements of  its  dealers  so  broad  that  it  may 
have  serious  difficulty  in  making  deliveries  of 
more  than  a  part  of  the  machines  and  records 
wanted  by  its  customers. 

Talking  machine  business  has  been  stimulated 
to  a  wholly  unusual  extent  through  the  medium 
of  a  co-operative  advertising  campaign  now  be- 
ing conducted  by  the  Milwaukee  Association  of 
Music  Industries  at  a  cost  of  about  $3,000.  All 
of  the  leading  talking  machine  jobbers  and  re- 
tailers in  Milwaukee  are  members  of  the  associa- 
tion and  contributed  liberally  to  the  special  fund 
raised  by  the  organization  to  make  the  cam- 
paign possible.  A  series  of  ten  full-page  adver- 
tisements calculated  to  promote  musical  ad- 
vancement generally,  and  the  growth  of  the 
music  industries  commercially  at  the  same  time, 
is  being  published  on  Friday  evenings  in  the 
Milwaukee  Journal,  the  largest  newspaper  of 
the  city,  with  a  circulation  of  120,000.  For  the 
purposes  of  the  campaign  and  the  future  devel- 
opment of  the  business  the  association  has 
adopted  a  trade-mark  based  on  "Quality  Prod- 
ucts; Genuine  Service  and  Honest  Dealings  to 
Every  Patron."  The  names  of  all  member- 
houses  are  published  in  each  advertisement,  ef- 
fectively linking  the  newspaper  campaign  with 
the  trade-mark  and  the  membership.  The  cam- 
paign is  original  in  every  way  and  already  has 
had  a  tremendous  influence  upon  trade  among 
dealers  belonging  to  the  association.  The  work 
of  the  Milwaukee  association  is  regarded  as  the 
most  effective  ever  undertaken  by  a  local  or- 
ganization in  support  of  the  National  Associa- 
tion of  Piano  Merchants  and  the  Music  Indus- 
tries Chamber  of  Commerce  and  is  attracting 
nation-wide  attention.  In  every  respect  the 
talking  machine  is  being  "played  up"  as  strongly 
as  the  piano  or  player-piano  in  the  Milwaukee 
campaign  and  the  attention  of  consumers  is 
being  focused  no  less  intensively  upon  the  talk- 
ing machine  as  upon  its  big  brother,  the  piano. 

An  important  change  in  the  distribution  of 
the  Pathe  in  Milwaukee  and  Wisconsin  has  re- 
cently been  made.  Lawrence  McGreal,  183-185 
Fourth  street,  who  has  been  Pathe  jobber  for 
this  territory  for  about  two  years,  has  re- 
linquished the  connection  and  expects  to  take  up 
another  leading  line.   The  Chicago  Pathe  branch 


PERSONAL  SERVICE 

The  members  of  our  Company  are  always  available  and 
will  gladly  see  you  personally  or  write  you  at  any  time  we 
can  possibly  serve  you. 

Why  not  communicate  at  once  with  us? 

BADGER  TALKING  MACHINE  CO.  SMsS"~ 


WIS. 


VICTOR  DISTRIBUTORS 


has'  added  Wisconsin  and  Upper  Michigan  to 
its  territory  and  is  serving  dealers  in  the  district 
formerly  handled  by  the  Milwaukee  house. 

In  a  retail  way,  the  Pathe  is  undergoing  a 
rapid  growth  in  Milwaukee.  During  the  past 
week  three  new  Pathe  stores  have  been  estab- 
lished here.  These  are  connected  with  the  three 
big  department  stores  operated  by  Kroeger  Bros. 
Co.,  at  First  and  National  avenues;  Fourth  ave- 
nue and  Mitchell  street,  and  Eighteenth  street 
and  Fond  du  Lac  avenue.  The  Kroeger  business 
was  established  in  1853  and  the  stores  recently 
celebrated  their  sixty-fourth  "birthday."  The 
stocks  of  machines  and  records  in  the  Kroeger 
organization  are  among  the  largest  in  the  United 
States. 

The  opening  of  The  Music  Shop  at  312  Grand 
avenue  by  Miss  Helen  Gunnis,  one  of  the  best- 
known  women  engaged  in  the  talking  machine 
trade  of  the  Middle  West,  was  held  November 
17.  It  probably  is  the  only  store  in  this  part 
of  the  country  that  is  operated  by  a  woman. 
The  Music  Shop  is  featuring  the  Columbia  and 
Starr  machines,  and  as  a  special  feature  carries 
a  large  stock  of  Universal  music  rolls.  Miss 
Gunnis  has  been  connected  with  several  large 
institutions  in  Milwaukee  and  has  had  an  un- 
usually wide  experience  in  retailing  the  Colum- 
bia. The  store  has  been  accorded  splendid  pat- 
ronage and  is  destined  to  be  one  of  the  most 
successful  talking  machine  shops  in  the  city. 

The  recent  appearance  of  John  McCormack, 
the  noted  Irish  tenor,  in  this  city  created  an 
extraordinary  demand  for  his  Victor  records, 
and  up  to  this  time  dealers  have  not  been  able 
to  fill  more  than  a  part  of  their  orders. 

The  Edison  Shop  has  been  blazing  the  trail 
to  bigger  business  by  an  energetic  sales  cam- 
paign during  the  last  month  or  two.  During 
November  alone  the  Edison  Shop  presented 
three  noted  artists,  Marie  Rappold,  Julia  Hein- 
rich  and  Betsey  Lane  Shepherd,  in  public  re- 
citals, the  main  purpose  being  to  demonstrate 
the  wonderful  achievement  embodied  in  the  New 
Edison  and  to  prove  that  it  actually  "re-creates" 
the  work  of  the  artist  with  the  strictest  fidelity. 

The  Milwaukee  Association  of  Music  Indus- 
tries, at  its  regular  monthly  meeting  of  No- 
vember 22,  decided  to  incorporate  under  the 
laws  of  Wisconsin  as  a  non-stock  corporation. 
At  the  same  time  it  authorized  the  creation  of 
a  board  of  censors  of  music  advertising,  con- 
sisting of  L.  C.  Parker,  manager  of  Gimbel 
Bros.'s  Victrola  department;  Charles  J.  Orth, 
Sonora  dealer;  Henry  M.  Steussy,  Magnola  and 
Pathe  dealer,  and  Leonard  E.  Meyer.  Mr. 
Steussy  is  secretary  of  the  association  and  like 
Mr.  Orth  is  one  of  the  leading  piano  dealers  of 
the  city.  The  object  of  the  committee  is  to 
make  music  advertising  clean  and  to  keep  it  so. 
Strict  adherence  to  the  principles  enunciated  by 
the  association  will  be  demanded  of  all  adver- 
tisers. 

The  Barron  Victrola  Shop,  opened  recently  in 
Superior,  Wis.,  by  E.  T.  Barron,  is  an  establish- 
ment that  has  numerous  features  that  are  out 
of  the  ordinary.  One  of  these  is  the  large  stock 
of  Scandinavian,  Finnish,  Polish,  German  and 
Slavonian  records  which  it  carries.  Superior  is 
truly  a  "melting  pot"  and  the  population  con- 
tains so  many  representatives  of  different  na- 
tionalities that  the  Barron  Shop  carries  nearly 
as  many  foreign-language  records  as  those  in 
English. 

Fred  W.  Albright,  retail  jeweler,  Antigo,  Wis., 
has  enlarged  his  store  to  provide  for  a  talking 
machine  department. 

The  Sonora  is  now  handled  exclusively  in 
Madison,  State  capital  of  Wisconsin,  by  Wiley 
L.  Ballinger,  jeweler,  17  West  Main  street. 

Fred  E.  Yahr,  president  of  the  Yahr  &  Lange 
Co.,  207  East  Water  street,  distributors  of  the 
Sonora  in  this  city,  recently  was  elected  to  mem- 
bership in  the  Milwaukee  Association  of  Music 
Industries  to  represent  his  house  in  the  job- 
bers' division. 

Paul  F.  Seeger,  manager  of  the  Aeolian-Vo- 
calian  department  of  the  Edmund  Gram  Music 
House,  is  one  of  the  most  enthusiastic  talking 
machine  men  in  the  city,  due  to  the  remarkable 
growth  of  Vocalion  business  in  Milwaukee. 
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PATHE  GUARANTEE 

We  guarantee  every  Pathe  Record  to 
play  at  least  one  thousand  times  with 
the  Pathe  Sapphire  Ball,  without  im- 
pairing the  unexcelled  beauty  of  tone. 


The 


Biggest 

In  the 


Little  Thing 
Trade 


The  Pathe  Sapphire  Ball! 

It  is  small — that  tiny,  rounded,  jewel-polished  sapphire! 
But  it's  BIG  in  its  selling  points: 

The  vast  new  world  of  music  embodied  in  the  record  repertoire  of 

The  Pathephone 


That  record  repertoire  is  something  nczv  to  unfold  to 
the  prospective  buyer. 

Music  of  which  America  still  knows  little — the  great 
voices  of  all  Europe ;  the  romantic  gypsy  orchestra ;  the 
famed  military  bands,  the  songs  and  music  of  the  lands 
that  live  romance ;  the  brilliance  and  beauty  of  a  world  of 
art  so  far  a  closed  book  to  most  Americans. 

To  say  nothing  of  the  regular  monthly  list  of  up-to- 
date  sentimental  and  popular  song  successes  and  dance 
hits. 

Pathe  voices  are  voices  to  TALK  about — the  voices 
of  Lucien  Muratore,  Claudia  Muzio,  Slezak,  Cavalieri. 
Bispham,  and  a  host  of  other  world-renowned  voices — 

And  here's  another  big  point.  Pathe  TONE — it  sells 
itself! 

That's  the  artistic  side  of  THE  PATHEPHONE. 


Here's  the  practical  side : 
No  needles  to  change! 

The  Pathe  Sapphire  Ball  is  permanent.  It  never  has  to  be 
changed. 

Pathe  Records  play  1,000  times!  The  Pathe  Record 
Guarantee  is  one  of  the  biggest  record-selling  arguments 
in  the  world.    Read  it — it's  worth  your  while ! 

The  Pathephone  plays  all  makes  of  records!  Each  Pathe- 
phone, at  any  price,  is  equipped  to  play  not  only  Pathe 
Records,  but  all  other  records. 

Pathe  Prices — $25  to  $225 — a  price  to  fit  every  income  ! 

And  last,  but  not  least,  /he  mere  name  "Pathe"  is  a 
confidence-creating:  force  in  itself! 


PATHE  FRERES  PHONOGRAPH  COMPANY,  20  Grand  Avenue,  Brooklyn,  N.  Y. 

Pathe  Freres  Phonograph  Company  of  Canada,  Ltd.,  6  Clifford  Street,  Toronto 


MURATORE 

Principal  Tenor 
Chicago  Opera  Company 


MUZIO 

Prima  Donna  Soprano 
Metropolitan  Opera  Company 
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ALL  CHRISTMAS  GREETINGS 

to  our  friends  in  the  trade  and  those 
many  new  acquaintances  who  are  about 
to  enter  the  Pathe  Sales  Circle! 

What  we'd  really  like  to  do  is  to  reach 
out  and  give  each  one  of  our  Pathe 
dealers  a  congratulatory  handshake  on 
the  big  volume  of  business  that's 
coming  in — 

In  fact,  we  owe  Pathe  dealers  a  vote  of 
thanks  for  their  whole-hearted  selling 
co-operation  during  1917 — 

A  co-operation  with  results  that  fore- 
cast a  still  greater  1918 — 

And  speaking  of  1918 — we  are  going 
to  do  more  than  wish  you  a  prosperous 
New  Year. 

We  predict  it  for  you ! 

Cordially  yours, 

Pathe  Frercs  Phonograph  Company 


A  Brand  New  Phonograph  Field 
WIDE  OPEN! 

The  new  line  of  Art  Period  Pathephones:  "William 
and  Mary,"  "Sheraton"  and  "Jacobean"  are  now 
ready  for  the  trade  at  a  non-competitive  retail  price. 

$190 

subject  to  the  BIGGEST  discount  ever  offered. 
Write  for  details.    They  are  to  your  advantage. 


(Sheraton,  Jacobean, 
William    and  Mary) 
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Mme.  Gerhardt— the  best  known  singer  of  folk  songs 
in  the  world— joins  the  ranks  of  exclusive  Columbia 
artists.  The  first  record  is  the  greatest  Christmas 
hymn  in  the  world,  "Silent  Night,  Holy  Night."  A 
timely  oftering  for  Columbia  dealers! 


Columbia  [Graphophone  Co. 

Woolworth  Building,  New  York 


PREPARING  FOR  1918  BUSINESS 

Vitalis  Himmer,  Jr.,  Already  Making  Contracts 
for  Audion  Products  for  Next  Year — Greatly 
Increased  Demand  Already  in  Prospect 


One  of  the  best-known  members  of  the  talk- 
ing machine  parts  industry  is  Vitalis  Himmer, 
Jr.,  "who  has  been  as- 
sociated with  the  busi- 
ness for  a  number  of 
years,  and  whose  tech- 
nical knowledge  of  tone 
arms,  sound  boxes,  etc., 
is  reflected  in  the  fact 
that  he  has  been 
granted  a  number  of 
patents  covering  basic 
principles  in  the  pro- 
Vitalis  Himmer  duction  of  these  parts. 
At  the  Himmer  factory,  77  Reade  St.,  New 
York,  there  are  manufactured  Audion  products 
which  have  achieved  remarkable  success  in  the 
short  while  they  have  been  on  the  market.  Au- 
dion tone-arms,  sound-boxes,  etc.,  have  been 
adopted  for  exclusive  use  by  prominent  manu- 
facturers in  different  sections  of  the  country, 
who  have  arranged  to  use  these  products  after 
carefully  testing  them  under  the  most  severe 
conditions.  - 

In  a  chat  with  The  World,  Mr. 'Himmer  stated 
that  he  is  now  making  arrangements  for  1918 
business,  and  has  already  secured  large  con- 
tracts for  the  coming  year.  The  factory  was 
oversold  in  1917,  and  judging  from  the  orders 
now  on  hand  1918  business  will  be  far  in  ad- 
vance of  this  year.    Although  Mr.  Himmer  de- 


votes as  much  time  as  possible  to  the  executive 
end  of  the  business,  he  endeavors  to  spend  some 
part  of  each  day  in  his  research  laboratories. 
His  experiments  have  been  prolific  of  excellent 
results,  and  Mr.  Himmer  states  that  after  the 
first  of  the  year  he  will  have  something  de- 
cidedly novel  and  unique  to  present  to  the 
trade. 


THE  SOFT  TONE  TJUNGS=TONE  STYLUS 

Victor  Co.  Announces  That  Soft  Tone  Stylus 
Will  Be  Distributed  in  Small  Lots 


SENDS  THE  SEASON'S  GREETINGS 


In  accordance  with  its  usual  custom,  the  Otto 
Heineman  Phonograph  Supply  Co.,  Inc.,  New 
York,  has  sent  out  to  all  its  friends  in  the  trade 
a  very  artistic  card  wishing  them  the  compli- 
ments of  the  season.  This  year's  Christmas  re- 
minder is  unusually  attractive  and  expresses  the 
sincere  wishes  of  the  company  that  the  recipient 
enjoy  a  happy  and  prosperous  year  in  1918. 

Mr.  Heineman  intimated  this  week  that  in 
addition  to  this  Christmas  card  his  customers 
would  also  receive  something  novel  and  unique 
before  Christmas.  This  souvenir  will  doubtless 
serve  as  a  constant  reminder  of  Heineman  serv- 
ice and  progress. 


The  Victor  Talking  Machine  Co.  announced 
on  December  3  that  they  would  shortly  begin 
the  distribution  of  the  soft  tone  Tungs-tone 
Stylus,  for  which  there  has  been  a  strong  de- 
mand in  the  trade  for  some  time  past,  and  in 
fact,  since  the  Tungs-tone  Stylus  was  first  placed 
on  the  market. 

•  In  announcing  the  distribution  of  the  soft  tone 
Stylus,  the  Victor  Co.  says:  "We  have  been 
laboring  indefatigably  to  meet  the  demands,  but 
because  of  present  abnormal  conditions  it  has 
been  impossible  to  procure  equipment  necessary 
for  the  manufacture  of  the  soft  tone  Stylus  in 
sufficient  quantities  to  start  shipments.  While 
our  stock  on  hand  is  only  a  small  percentage 
of  our  unfilled  orders,  we  feel  that  the  small 
quantity  that  is  available,  if  distributed,  will  help 
just  so  much  to  relieve  the  extreme  shortage." 


ARMY  EDISON  FOR  CAMP  HANCOCK 


Stroudsbueg,  Pa.,  December  3. — The  Stroud 
Theatre  held  a  record  audience  one  night  last 
week  when  Sergeant  Geo.  Kemp,  of  the  109th 
U.  S.  Infantry,  accepted  an  Army  and  Navy 
Edison  phonograph  in  behalf  of  the  men  in  his 
company,  now  located  in  Camp  Hancock.  The 
instrument  was  presented  to  the  soldiers  by  the 
Volunteers  of  America,  and  an  elaborate  pro- 
gram prepared  to  mark  the  presentation. 


BOOKED  LARGE  HOLIDAY  BUSINESS 

Williamsport,  Pa.,  December  6. — The  Rishell 
Phonograph  Co.,  of  this  city,  manufacturer  of 
Rishell  phonographs,  records  and  Rishell  sam- 
phire balls,  reports  a  particularly  active  busi- 
ness at  the  present  time.  The  company's  deal- 
ers are  evidently  closing  an  excellent  holiday 
trade,  for  many  of  the  recent  orders  call  for 
the  shipment  of  several  dozens  of  phonographs 
by  express.  During  the  past  few  months,  the 
Rishell  Phonograph  Co.  has  materially  increased 
its  facilities,  and  is  in  a  splendid  position  to 
take  care  of  the  1918  business. 


WESER  PHONOGRAPHS 

For  38  years  the  piano  trade  has  recognized  in  Weser  instruments  the  highest 
piano  and  player  piano  value  in  the  market.  It  always  has  been  our  delight  to 
invite  comparison  of  the  Weser  products  with  those  of  any  other  maker.  Many 
of  our  best  dealers  have  been  acquired  by  such  comparisons. 

Weser  Phonographs  are  making  rapid  headway  in  the  same  manner.  Com- 
pare them  with  the  world's  most  expensive  makes — in  tone  quality — in  appear- 
ance— in  reliability,  and  solidity  of  construction,  and  we  are  content  to  abide 

by  your  decision. 

The  Weser  Phonograph  will  play  any  record.  Made  in  satin 
finish  mahogany.  Other  woods  on  special  order.  Electric 
motor  will  be  furnished  if  desired.    Write  for  catalog. 

WESER  BROS.,  Inc. 

520-530  West  43rd  Street  NEW  YORK 
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Featuring  the  Musical  Possibilities  of  the 
Talking  Machine 


[Note. — This  is  the  tenth  in  a  series  of  articles  on  the 
general  subject  of  the  musical  possibilities  of  the  talking 
machine.  The  aim  of  the  series  is  to  develop  these  pos- 
sibilities from  all  angles,  thus  opening  up  fields  for  sales 
expansion  oftentimes  neglected  wholly  or  in  part. — Editor.] 

KNOWLEDGE  OF  ORCHESTRAL  MUSIC 

Last  month  I  started  on  a  new  idea.  Just 
how  good  that  idea  is  remains  to  be  seen;  but 
so  far  I  have  reason  to  think  it  all  right.  Brief- 
ly, it  is  to  give  a  sort  of  short  course  in  mu- 
sical appreciation  to  those  who  sell  talking  ma- 
chines and  records,  for  the  especial  purpose  of 
enabling  such  persons  to  appreciate  intelligently, 
and  push  more  energetically  the  sale  of  rec- 
ords devoted  to  the  higher  classes  of  instrumen- 
tal music.  It  is,  of  course,  well  known  to  you 
all  that,  ever  since  the  talking  machine  became 
something  commercially  important,  the  leading 
records  have  been  reproductions  of  the  voices 
of  great  operatic  singers.  As  a  result,  an  enor- 
mous library  of  such  records  has  been  accumu- 
lated, and  the  sales  have  been  literally  huge. 
The  American  people,  by  this  time,  know  a  great 
deal  about  great  operatic  singing. 

But  this  is  not  enough.  The  more  musical- 
ly cultivated  the  people  become,  the  more  rec- 
ords we  shall  sell;  and  the  better  they  will  be. 
But  to  get  the  people  into  a  real  love  for  artistic 
music  means  that  we  must  acquaint  them  with 
the  best  kinds  of  instrumental  compositions.  In 
no  way  can  we  do  this  so  well  as  through  the 
sale  of  talking  machine  records  devoted  to  or- 
chestral, quartet  and  solo  playing.  There  are 
literally  millions  of  good  citizens  who  have 
never  heard  a  symphony  orchestra,  and  very 
likely  never  will  hear  one;  but  they  can  hear 
records  of  the  Boston  Symphony,  the  New  York 
Philharmonic  or  Chicago  orchestras.  Now,  if 
we  who  sell  will  only  learn  something  about  the 
kind  of  music  which  the  orchestras  play,  we  shall 
be  able  to  hand  out  something  like  a  salesmak- 
ing  talk  on  records  of  this  sort  and  shall  find 
them  easy  and  profitable  to  sell.  The  very  fact 
that  great  record  manufacturers  have  gone  to 
all  the  immense  amount  of  trouble  needed  to  in- 
duce orchestral  conductors  like  Stock,  Muck  and 
Stransky  to  make  records  of  orchestral  playing, 
is  the  best  proof  in  the  world  that  these  con- 
cerns recognize  the  need  for  pushing  the  sale 
of  high-class  instrumental  music.  They  know 
that  only  by  thus  cultivating  the  latent  music 
love  of  the  people,  can  they  be  sure  of  building 
a  solid  foundation  for  the  future  of  the  talking 
machine.  For  all  these  reasons,  then,  it  is  not 
only  desirable,  but  actually  of  the  highest  impor- 
tance, that  every  salesman  of  talking  machine 
records,  who  desires  really  to  make  good  in  his 
chosen  work,  should  educate  himself  to  the 
point  where  he  can  recommend  honestly,  be- 
cause knowingly  and  by  reason  of  his  own  love 


for  them,  the  instrumental  records  he  has  to  sell, 
not  forgetting  that  the  task  of  learning  is  easy 
and  delightful,  and  that  the  knowledge  gained 
will  be  a  private  as  well  as  a  business  pleasure 
for  all  time. 

If  these  arguments,  which  I  have  thought  it 
well  to  set  forth  yet  once  more,  have  any  weight 
with  you,  I  may  as  well  get  along  with  the  job 
of  expounding  the  elements  of  the  forms  which 
we  find  in  music. 

More  About  Symphonies 

In  speaking  last  month  of  the  orchestral  sym- 
phony, I  pointed  out  that  a  work  of  this  kind 
is  the  greatest  monument  of  musical  skill  and 
artistic  taste,  and  that  the  greatest  composers 
have  always  "put  their  best  foot  forward,"  as 
it  were,  when  undertaking  to  compose  a  work 
in  this  form.  The  beauty  and  majesty  of  a  sym- 
phony largely  depend  on  the  fact  that  it  can 
express,  not  merely  one  idea  or  mood,  but  a 
whole  range  of  them.  This  is  because  it  is 
divided  into  sections,  or  movements,  each  of 
which  is  a  complete  musical  piece  in  itself,  and 
can  be  played  by  itself,  if  desired,  without  ref- 
erence to  the  others.  Of  course,  for  a  full  com- 
prehension of  the  beauty  of  a  symphonic  move- 
ment one  ought  to  hear  the  whole  -work.  A 
noble  head  or  the  swelling  outlines  of  a  beau- 
tiful limb,  can  be  appreciated  and  admired  in- 
telligently, only  when  seen  in  conjunction  with 
the  body  to  'which  it  belongs. 

Last  month  I  spoke,  rather  roughly  and 
sketchily,  concerning  the  first  movement  of  a 
symphony  and  showed  that  in  it  the  idea's  which 
most  strongly  animate  the  composer  are  set 
forth  fully  by  the  use  of  two  contrasting  themes, 
worked  over,  elaborated  and  finally  fused  into 
one.  But  the  strength  and  power  which  are 
the  signs  of  the  first  movement,  and  which  in 
a  great  symphony,  such  as  Beethoven's  in  C 
Minor  (look  up  a  record  of  it),  mount  to  un- 
surpassable majesty  and  virile  impressiveness, 
need  to  be  contrasted  with  something  gentler. 
The  four  hammer  strokes  (simply  the  thrice 
repeated  G  followed  by  E  flat)  on  which  simplest 
of  themes  Beethoven  builds  up  that  marvelous 
movement  (get  it  and  listen  to  it)  is  so  tre- 
mendous that  you  feel  overwhelmed;  and  it 
takes  the  grave  sweetness  of  the  opening  phrases 
of  the  second  movement  to  give  the  needed 
repose.  There  is  a  Philharmonic  orchestra  rec- 
ord of  it  done  under  Stranzky  for  the  Columbia. 

Indeed  it  is  just  this  lovely  contrast,  this 
supersession  of  strife  by  tenderness,  this  sub- 
stitution of  the  feminine  for  the"  masculine,  which 
makes  the  entrance  of  the  slow  movement  in  a 
great  symphony  so  soothing,  so  tender,  so  sweet. 
Take  the  Stransky-Philharmonic  record  men- 
tioned above.  In  the  gentle  major  key  of  E 
flat,  relative  major  to  the  stormy  C  minor  of 
the  opening  movement,  the  theme  enters,  in- 


By  William  Braid  White 

toned  by  violas  and  'cellos,  with  pizzicato  soft 
pluckings  of  the  bass  fiddles  to  mark  the  beats 
of  the  melody.  It  is  Beethoven  the  Titan  trans- 
formed into  a  seraph.  But. not  for  long:  impos- 
sible that  this  fiery  spirit  should  long  be  tamed. 
The  theme  dies  away,'  and  as  it  dies,  you  hear 
a  soft  yet  ominous  repetition  of  the  hammer 
strokes  which  made  the  first  movement  what  it 
is.  The  "motto"  of  the  symphony  again! 
These  heart  beats  signify  changes;  and  the 
changes  come!  Like  swelling  of  a  great  trum- 
pet, sounds  out  a  loud  triumphal  theme,  march- 
like but  solemn  with  all  the  power  of  the.  full 
orchestra.  Potent  but  brief  it  sounds,  and  then 
with  a  sudden  modulation  ends  on  a  long  sharp- 
ly bowed  tone  of  the  bass  fiddle. 

At  once,  without  pause,  the  original  theme  is 
taken  up  again,  but  this  time  in  a  variation, 
sounded  by  the  violas  and  'cellos,  with  the  other 
strings  and  some  of  the  reeds  accompanying. 
It  is  to  be  a  theme  and  variations  then?  Again, 
the  triumph  sound;  and  again  a  third  variation, 
lighter  and  more  flowing.  Then,  lastly,  and  in 
just  the  right  time,  Beethoven,  with  wonderful 
skill,  draws  together  the  ends  of  his  themes, 
works  them  into  a  fusion  of  splendid  melody, 
softens  them  down  to  a  gentle  whisper,  brings 
them  up  again  in  tumult  and  shouting;  again 
sinks  them  almost  out  of  hearing,  and  ends  in 
two  short  sharp  phrases,  rattled  out  like  vol- 
leys of  musketry. 

Such  is  the  slow  movement  of  Beethoven's 
fifth  symphony;  and  if  you  will  take  the  trouble 
to  play  over  the  record  made  by  Stransky  and 
his  men  you  will  hear  what  I  have  set  down 
here;  and  if  you  cannot  feel  that,  at  least,  it  is 
worth  while  hearing  over  again,  you  had  bet- 
ter stop  selling  musical  goods. 

But  you  won't  feel  that  way.  You  will  prob- 
ably put  it  aside  for  further  consideration,  which 
is  just  what  I  should  wish  you  to  do.  And 
then  perhaps  you  will  go  on  to  the  third  move- 
ment. 

Structure 

Before  you  do  this,  however,  let  me  say  a 
few  words  about  slow  movements  in  general. 
As  I  remarked  above,  the  composer  of  a  sym- 
phony has  much  to  express.  He  is  writing  a 
great  poem,  even  though  it  is  expressed  in  tones 
and  not  in  articulate  speech.  The  movements 
correspond  with  the  sections  or  chapters  of  a 
poem  or  tale.  In  contrasting  the  sweetness  of 
this  slow  movement  with  the  vigor  and  strength 
of  the  first,  he  only  follows  the  natural  laws  of 
contrast  which  are  necessary  parts  of  any  ar- 
tistic work,  and  without  which  the  monotony 
would  be  unbearable.  But  in  all  writing  of  slow 
movements,  there  is  always  Certain  uniformity  in 
the  shape,  as  it  were,  of  the  movement.  Just 
as  the  short  snappy  themes  of  the  opening  move- 
(Continued  on  page  50) 


CHRISTMAS  IS  NEAR 

Are  you  prepared?  The  Victor  Talking  Machine  Co.  have 
issued  a  splendid  Xmas  folder  listing  61  choice  records  for  the 
occasion.  Unless  you  have  a  good  stock  of  every  one  you  lose 
the  hest  part  of  your  Christmas  trade.  The  place  to  order 
these  is  from 


The  House  of  Sexvice 


D.  &  C.  N.  ANDREWS,  Buffalo, N.Y. 
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ment  are  drawn  from  the  great  treasury  of  dance 
tunes  which  every  folk  have  among  their  tradi- 
tional lore,  so  also  from  the  slower,  dreamier, 
more  contemplative  tunes  which  have  become 
associated  with  the  love  songs  of  all  peoples,  the 
themes  of  slow  movements  are  naturally  and 
rightly  taken.  The  great  musician  quite  nat- 
urally goes  to  these  rich  stores  of  folk  music — 
real  popular  music  that  really  expresses  the 
thoughts,  the  hopes,  the  joys,  of  a  people.  We 
have  not  yet  in  America  produced  a  great  sym- 
phony; but  when  we  do  we  shall  doubtless  find 
that  such  a  tune  as  the  old-fashioned  "Arkan- 
saw  Traveler"  or  "Money  Musk"  has  furnished 
the  inspiration  for  a  first  movement  that  shall 
represent  in  deathless  tones  the  grand  simplicity 
and  honesty  of  our  early  national  life.  The 
second  theme  of  that  movement  shall  be,  per- 
haps, drawn  from  one  of  those  grand  old  psalm 
tunes  which  the  Puritans  knew  so  well.  We 
shall  have  that  American  symphony  some  day. 


But  we  are  getting  away  from  slow  move- 
ments. I  was  going  to  say,  when  I  interrupted 
myself,  that  in  this  very  second  movement  of 
his  fifth  symphony,  Beethoven  has  drawn  the 
ideas  for  his  tunes  from  the  fountain  head  of 
folk  song;  and  what  is  true  of  him  is  even  more 
true  of  his  predecessors,  Haydn  and  Mozart. 
What  Is  a  Scherzo? 

A  word  that  you  will  find  in  the  record  cat^ 
alogs  is  "Scherzo";  and  many  people,  no  doubt, 
have  wondered  just  what  it  means.  Literally, 
it  is  the  Italian  for  "joke"  or  "jest."  And  orig- 
inally, such  it  was  applied  to  a  short  piece  of 
the  very  gayest  kind,  usually  a  sort  of  minuet 
livened  up,  as  you  might  say.  The  third  move- 
ment in  all  of  Haydn's  and  Mozart's  symphonies 
is  indeed  a  minuet;  but  this  is  a  rather  slow  and 
stately  dance,  albeit  in  the  lively  3 — 4  time.  All 
third  movements  of  symphonies  are  a  sort  of 
a  dance,  but  the  old  minuet  was  far  too  slow  to 
suit   the   temperament  of  Beethoven.      So  he 


took  the  old  form  and  built  it  into  something 
gayer- and  more  lively,  which  he  called  Scherzo. 
Yet  his  scherzo  is  not  by  any  means  just  sim- 
ple fun,  Far  from  it.  Even  in  his  first  sym- 
phony, written  when  he  was  a  young  man  of 
thirty,  the  Scherzo  gets  miles  away  from  the 
stiff  elegance  of  the  Mozart  minuet  and  becomes 
a  sort  of  free  rhapsody  on  the  lively  dance 
tune  which  is  its  first  theme.  It  was  Beethoven 
who  developed  the  Scherzo  idea,  and  in  his  fifth 
symphony,  which  we  have  been  discussing,  he 
produced  a  piece  which  is  perhaps  the  most  won- 
derful thing  of  its  kind.  It  ranges  the  gamut 
of  emotion  from  gayety  to  sorrow,  from  triumph 
to  despair;  and  finally  leads,  without  a  pause, 
into  the  marvelous  finale,  which  is  recorded  by 
the  Victor  Concert  Orchestra  and  was  an- 
nounced in  one  of  the  Victor  bulletins  issued 
this  fall. 

Basses  and  Trumpets 

A  marvelous  opening  is  that  of  this  Scherzo. 
It  begins  pianissimo  in  double  bass  strings,  a 
subdued  muttering  like  of  distant  thunder. 
Three  times  the  theme  is  sounded  in  the  same 
voice,  each  time  followed  by  an  answering  echo 
in  the  violins.  Then,  without  a  pause,  there 
bursts  forth  a  military  peal  of  trumpets  and 
horns,  voicing — what  but  the  four  hammer 
strokes  of  the  first  movement? — the  motto  of 
the  symphony  of  these  four  notes  a  wonderful 
tune  is  composed,  which  works  out  into  a  splen- 
did climax,  and  comes  to  a  sudden  stop. 
The  Elephant's  Dance 

Instantly,  without  a  moment's  hesitation,  the 
entire  row  of  bass  fiddles,  big  lumbering  beasts, 
the  elephants  of  the  orchestra,  burst  into  a  mad 
clumsy  dance,  which  runs  up'  and  down  their 
fingerboards  at  express  speed,  making  them,  in 
all  their  hugeness,  imitate  the  capering  antics 
of  the  violins.  The  breathless  crazy  dance  pulls 
up  short,  all  panting,  as  it  were,  with  the  exer- 
tion. At  once  it  begins  again;  begins  and  stops. 
The  elephants  cannot  not  dance  in  tune.  They 
try  again;  and  again  stop  in  confusion.  Again; 
and  now  they  hit  the  step.  The  comical  row 
of  giants  dances  its  way  up  the  scale,  till  the 
lighter  and  more  agile  instruments,  violas,  vio- 
lins, clarinets -and  flutes,  carry  the  leaping  pulse 
of  the  dance  to  the  highest,  most  aetherial  limits 
of  musical  sound;  and  gently  bring  it  to  earth 
again  through  softest  tones  of  woodwinds. 

The  first  theme  takes  up  once  more,  first  in 
bass  strings,  then  in  violins,  first  with  bow, 
then  with  plucked  string,  but  more  gently  and 
less  resolutely.  Comes  some  working  over,  a 
little  interweaving  of  voices,  and  lastly,  the  sol- 
emn ominous  pianissimo  stroke  of  kettle  drum, 
which,  like  a  tolling  bell,  punctuates  an  other- 
wise complete  silence.  Again  and  again  the 
stroke  sounds,  till  violins  to  the  constant  beat 
still  sounding  below  them,  break  out  in  a  sort 
of  passionate  wail,  a  cry  for  deliverance  from 
this  dungeon  of  despair.  The  cry  is  heard,  in- 
strument after  instrument  takes  it  up,  the  speed 
grows  faster,  the  music  louder,  and  louder  and 
faster  and  faster  and  louder,  till,  with  one  great 
crashing  chord,  the  entire  orchestra,  its  trum- 
pets pealing,  its  'cellos  and  basses  sono- 
rously intoning,  its  woodwinds  shrilly  trilling, 
dashes  into  the  great  triumphal  march  in  C 
major,  opening  the  splendid,  world-conquering, 
Finale ! 

But  of  this  last  I  must  speak  later.  Do  you 
think  I  have  rhapsodized  a  bit  too  much?  Well, 
hear  the  record  of  it  for  yourself  and  then  you 
can  judge. 

NEW  RECORD  DISPLAY  HOLDER 

H.  A.  Weymann  &  Son,  of  Philadelphia,  have 
recently  introduced  a  very  practical  device 
known  as  the  Marvel  Victor  Record  Display 
Holder.  These  new  record  holders  are  built 
very  durable  and  are  made  of  three  ply  veneer. 
They  are  made  in  weathered  oak,  golden  oak, 
mahogany  and  other  finishes  and  will  hold  both 
the  ten  and  twelve-inch  records  and  are  pri- 
marily designed  for  use  in  window  displays, 
where  they  will  serve  the  admirable  purpose  of 
drawing  public  attention  to  individual  records. 
The  price  is  $1.25  each. 


^  AriophoRG  New 
 -b   Model 


RETAIL 


Immediate  Deliveries  can  be  made 
for  your  Christmas  Trade 


MODElAX 
Height  44  inches 

Width  18  inches 

Depth  20  inches 


WE  offer  our  dealers  a 
new  model  that  will 
undoubtedly  be  one  of  the 
biggest  sellers  in  the  talking 
machine  industry. 

It  is  the  best  value  ever  pre- 
sented, and  every  progressive 
dealer  can  use  it  as  a  "leader." 

We  list  below  some  of  its 
features. 


1.  Large,  beautiful  cabinet  that  will  orna- 
ment any  home.  Finished  in  Mahogany, 
Fumed  or  Golden  Oak. 

2.  Plays  all  makes  of  records  perfectly, 
without  the  use  of  extra  attachments. 
Adjustment  of  the  Sound  Box  all  that  is 
necessary. 

3.  Motor  contains  2  springs  and  is  capable 
of  running  3  10-inch  records  with  one 
winding.  Powerful  and  absolutely  silent 
in  winding  and  running. 

4.  Tone  is  rich,  clear  and  full.  Equal  to 
phonographs  far  above  its  price. 

5.  RECORD  COMPARTMENT,  contains 
three  shelves,  with  ample  space  to  ac- 
commodate record  albums. 


6.  TONE  MODIFIER,  is  constructed  along 
scientific  principles,  and  tone  may  be 
regulated  as  desired,  without  injuring 
tone  quality.  Is  located  conveniently  on 
right  side  of  cabinet. 

7.  Equipped  with  wooden  horn,  automatic 
lid  support,  continuous  hinge,  and  four 
needle  cups. 

8.  ACCESSIBILITY  to  MECHANISM. 
It  is  only  necessary  to  remove  four 
screws  to  get  at  motor. 

9.  THREE- YEAR  GUARANTEE  on  metal 
parts    against    defective    material  and 

workmanship.    Springs  excepted. 


This  is  only  one  of  our  popular  models.  Write 
today  for  catalog,  free  trial  offer  and  proposition. 


U\e  Ariophone  Com 


1113  Olive  Street 


ST.  LOUIS,  MO. 
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No  record  anything  like  Columbia  Record 
A2410  was  ever  put  on  sale.  You've  got 
to  hand  it  to  Columbia  for  Initiative  and 
Originality. 


Columbia  Graphophone  Co 

Woolworth  Building,  New  Yorb 


HEAVY  VOLUME  OF  ADVERTISING  IN  BALTIMORE  TRADE 

All  the  Leading  Makes  of  Machines  Featured  Prominently  in  Local  Advertising  by  the  Dealers — 
Able  to  Get  a  Fair  Supply  of  Machines — Money  Is  Plentiful  and  Trade  Outlook  Good 

The 


Baltimore,  Md.,  December  5. — Satisfaction  with 
the  good  business  done  during  the  month  of 
November  and  big  preparations  for  the  final 
drive  this  morning  represent  the  situation  in 
the  local  talking  machine  field.  The  distributors 
of  the  various  lines  have  been  able  to  get  a 
fair  supply  of  machines,  but  expect  to  get  larger 
shipments  very  shortly  as  they  have  been  held 
up  by  the  freight  embargo.  The  record  busi- 
ness is  being  held  up  in  some  quarters  by  the 
lack  of  being  able  to  get  back  numbers.  This 
is  also  expected  to  improve  during  the  early 
part  of  the  month.  Cash  business  also  is  very 
pleasing  to  the  dealers  and  collections  have  been 
very  good  both  to  the  jobbers  and  to  the  re- 
tailers. 

There  has  been  an  extraordinary  volume  of 
newspaper  advertising  featuring  various  makes 
of  talking  machines.  This  advertising  was  done 
by  individual  firms  and  was  run  in  all  of  the 
newspapers  exclusive  of  the  regular  ads  of  the 
Victor  and  Columbia  Co.'s..  Department  stores 
and  furniture  dealers  featured  talking  machines 
in  the  bis  newspaper  spreads. 

With  the  Columbia  Co.  S.  C.  Cook,  assistant 
manager,  who  lias  been  in  charge  of  the  Balti- 
more branch  for  the  month,  reports  the  volume 
of  business  greater  than  in  November  of  last 
year.  Cash  sales  also  went  way  ahead  of  last 
year's  business.  The  branch  is  getting  good 
service  on  records  and  has  been  able  to  keep 
all  of  its  customers  satisfied.  The  work  of  the 
three  roadmen,  P.  W.  Peck,  Oden  F.  Jester 
and  W.  F.  Korhammer,  who  dropped  in  at 
headquarters  the  latter  part  of  the  month,  has 
been  very  good. 

William  F.  Parks,  who  became  the  local  man- 
ager of  the  Columbia  Co.  on  September  15,  is 
a  patient  in  Johns  Hopkins  Hospital.  He  has 
been  confined  to  the  institution  for  almost  a 
month. 

November  business  ran  way  ahead  of  1916, 
says  W.  C.  Roberts,  manager  of  E.  F.  Droop 
&  Sons  Co.,  Victor  distributors.  The  firm  has 
just  completed  remodeling  its  showroom  and 
has  added  two  new  booths.  Five  new  hand- 
some bowl  lighting  fixtures  of  the  modern  in- 
direct lighting  type  have  been  installed.  The 
firm  has  added  three  new  men  to  its  staff.  They 
are  J.  H.  Bowen,  J.  Davis  and  George  Stans- 
more.  These  men  will  principally  look  after  the 
wholesale  business.  Machine  shipments  are 
ilailv  expected  to  arrive  to  make  up  for  the 
depleted  stock,  the  result  of  last  month's  ex- 
traordinary business.  The  record  situation  is 
worse  to-day  as  far  as  back  orders  are  con- 
cerned than  it  has  been  for  four  years.  In 
view  of  there  being  but  fourteen  new  numbers 
for  January,  Mr.  Roberts  believes  that  some  of 
the  back  numbers  will  come  along  very  shortly. 

J.  H.  Chase,  sales  manager  for  Cohen  & 
Hughes,  reports  the  Victor  business  very  fine 
in  both  wholesale  and  retail.  Machines  have 
been  coming  through  fairly  well  and  he  ex- 


pects to  see  them  continue  to  come 
record  situation  with  the  firm  is  fairly  good. 
Mr.  Chase  has  been  dividing  his  time  between 
Baltimore  and  Washington  and  has  been  kept 
busy  looking  after  both  branches. 

Jesse  Rosenstein,  for  the  National  Piano  Co., 
Pathe  distributors,  is  more  than  satisfied  with 
the  way  business  is  going.  The  freight  em- 
bargo is  holding  up  a  great  deal  of  his  goods, 
but  he  says  he  has  been  able  in  the  main  to 
satisfy  the  Pathe  dealers  in  his  territory. 

With  the  nearness  of  the  Christmas  holidays 


many  of  the  talking  machine  dealers  are  keep- 
ing open  at  night.  This  has  been  beneficial  to 
a  number  of  them,  for  it  has  resulted  in  increased 
sales  of  records  and  in  many  instances  in  ma- 
chines. The  big  munition  and  shipping  plants 
around  Baltimore,  which  have  attracted  hun- 
dreds of  strangers  to  the  city  besides  giving 
employment  to  as  many  Baltimoreans  as  could 
be  had,  has  resulted  in  a  November  business 
that  has  far  exceeded  expectations.  The  high 
wages  which  workers  in  the  plants  doing  Gov- 
ernment work  have  been  receiving  has  en- 
abled many  to  pay  cash  for  their  musical  in- 
struments and  also  to  buy  a  great  many  more 
records  than  would  have  been  the  case  under 
ordinary  conditions. 


THE  WORLD  HIS  BEST  PARTNER 


Jake  Graham  of  Liverpool  Declares  The  Talk- 
ing Machine  World  Is  His  Greatest  Silent 
Helper — Sends  Greetings  to  Friends 


In  renewing  his  subscription  for  The  Talking 
Machine  World,  Jake  Graham,  the  prominent 
talking  machine  dealer  of  Liverpool,  England, 
and  who  handles  the  Edison,  "His  Master's 
Voice,"  Columbia  and  Pathe  line  in  that  city, 
writes  in  part: 

"It  is  the  greatest  pleasure  in  the  world  to 
send  you  cheque,  being  cash  due  for  renewal 
of  subscription  to  the  trade  paper  that  has  been 
my  greatest  silent  helper.  How  often  I  refer 
to  it  as  I  would  a  partner  if  I  had  one.    In  fact, 


it  is  one  of  my  partners,  but  draws  very  little 
and  gives  much  service. 

"Convey  to  my  friends  in  America  my  re- 
spects, especially  to  those  whom  I  met  at  the 
Edison  factory  at  Orange,  and  at  the  Victor 
factory  in  Camden,  and  the  Columbia  boys  at 
the  big  pile  down  Broadway  and  at  the  factory." 

Mr.  Graham  states  that  he  is  doing  fully 
$25,000  more  business  than  he  has  ever  done  in 
his  history,  even  under  existing  conditions,  and 
that  amount  would  have  been  increased  if  he 
had  been  able  to  get  a  sufficient  quantity  of 
Edison  products  from  America. 


The  pessimist,  instead  of  looking  for  the 
needle  in  the  haystack,  prefers  to  sit  down  in 
the  hay. 


Talking  Machine 

Manufacturers 

WE  BEG  to  suggest  that  you  look  into  the  merits  of  our  new  model 
VEECO  ELECTRIC  MOTOR  equipped  with  VITRALOID 
TURNTABLE. 

It  is  up-to-date  and* certainly  would  largely  increase  your  sales  when 
installed  in  your  high  class  machines. 

Runs  on  either  A.  C.  or  D.  C.  from  100-125  volts  without  extra 
resistance  or  any  adjustment  and  can  be  supplied  for  any  voltage  from 
6  to  250. 

No  more  winding. 

No  more  broken  springs. 

No  more  running  down  in  the  middle  of  selections. 
No  more  discordant  music  due  to  uneven  spring  tension. 
Guaranteed  by  us  for  two  years. 
Send  for  a  sample  and  try  it  out. 

THE  VEECO  COMPANY 

248  Boylston  St.  Boston,  Mass. 

The  Original  Producers  of  a  Complete  Electric  Drive 
for    the     Talking    Machine    Manufacturer's  Use 
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^PO  QUOTE  HELEN  WARE'S  own  words  on  hearing  her  first 
A  GENNETT  RECORD:  "/  have  always  considered  the  glorious 
to?ie  of  my  Stradivarius  Violin  a  thing  of  beauty  without  a  peer.  Not 
any  longer.  .  .  My  Gennett  Records  would  amaze  the  immortal  Violin 
Maker  of  Cremona." 


"GENNETT  RECORDS" 

9-11  E.  37th  STREET  NEW  YORK  CITY 
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DETROIT  STILL  REPORTED  ON  HIGH  WAVE  OF  PROSPERITY 

Volume  of  Business  Will  Only  Be  Limited  by  the  Available  Stocks  of  Goods — Dealers  Appreciate 
Factory  Situation — Some  Live  Campaigns  Now  Being  Conducted  in  This  Territory 


Detroit,  Mich.,  December  10. — The  month  of 
December  will  surely  break  all  records  for  the 
talking  machine  business  in  the  State  of  Michi- 
gan. This  statement  is  made  only  after  inter- 
views with  small  and  large  dealers  as  well  as 
Michigan  jobbers  of  all  lines  of  talking  machines. 
It  is  further  evidenced  by  the  increased  amount 
of  advertising,  publicity  and  pep  being  injected 
into  the  business — and  you  know  a  firm  usually 
gets  what  it  goes  after.  Only  failure  on  the  part 
of  the  manufacturers  and  jobbers  to  deliver  will 
result  in  disappoinment.  And  right  here  we 
might  add  that  there  will  be  some  disappoint- 
ments— there  are  always  in  the  talking  machine 
business  at  holiday  time — nevertheless,  if  the 
dealers  sell  all  they  can  get  they  will  be  ahead 
of  previous  years.  The  demand  this  year  is  for 
machines  priced  anywhere  from  $100  to  $150 — ■ 
which  does  not  say  there  is.  no  demand  for  the 
cheaper  grades  and  those  more  expensive  grades. 
We  speak  of  the  $100  and  $150  types  as  being 
the  most  popular  of  any. 

Dealers  and  jobbers  of  Victrolas  in  the  Middle 
West  are  thoroughly  conversant,  with  the  fac- 
tory situation.  The  Victor  Co.  has  never  had 
such  a  tremendous  year  for  orders — their  factory 
has  been  working  at  high  speed  during  the  past 
eleven  months  of  1917,  and  the  month  of  Decem- 
ber sees  its  books  one  mass  of  orders  and  a  physi- 
cal impossibility  to  take  care  of  all  of  them. 
So  Victor  dealers  will  have  to  make  the  best  of 
the  situation  although  even  at  that,  their  total 
business  for  the  year  just  closing  will  exceed 
1917 — we  refer  to  the  Victor  dealers. 

At  the  J.  L.  Hudson  store  both  the  Victrola 
and  the  Sonora  are  carried  in  stock,  and  Mana- 
ger Ed.  Andrew  reports  the  sale  to  be  very 
good,  with  shipments  arriving  weekly  but  not 
in  the  big  quantities  he  would  like.  He  expects 
to  be  completely  "cleaned"  of  his  stock  by 
Christmas  day. 

C.  W.  Cross,  of  the  Bush  &  Lane  Piano  Co., 
now  making  talking  machines  as  well  as  pianos, 
and  Ed.  Andrew,  of  the  J.  L.  Hudson  store,  are 
members  of  the  Michigan  State  Troops.  They 
train  weekly  and  have  already  seen  guard  duty. 
Both  thoroughly  enjoy  the  work. 

Max  Strasburg,  proprietor  of  the  Max  Stras- 
burg  Shops,  reports  that  the  demand  for  Vic- 
trola styles  No.  10,  11  and  14  is  far  greater  than 
he  can  supply.  He  is  closing  a  very  successful 
year,  and  is  optimistic  about  the  future.  He  has 
not  worried  of  late  much  about  new  business  as 
that  seems  to  take  care  of  itself — what  he  has 
been  devoting  most  of  his  time  and  attention  to 
was  the  collection  end — keeping  contracts  paid 
up  and  seeing  that  payments  did  not  lag. 

In  an  announcement  on  December  4,  which  ap- 
peared in  all  of  the  daily  newspapers  and  paid 
for  by  the  J.  L.  Hudson  Co.,  attention  is  called 
to  the  facts  that  "owing  to  unprecedented  war 


FACTS  ABOUT  THE 

KENT  ATTACHMENT  NO.  1 

To  Play  Lateral  Cut  Records  on  the 
Edison  Diamond  Disc  Phonograph 


Patented  March  2,  1915 


It  has  been  recognized  by  experts  the  most  perfect 
device  of  its  kind  on  the  market. 

It  has  been  on  the  market  ever  since  the  Edison  Diamond 
Disc  made  its  appearance. 

It  can  be  had  with  or  without  reproducer  and  is  made 
in  two  lengths. 

It  is  guaranteed  by  the  Manufacturer  in  every  way. 

F,  C.  KENT  &  CO. 

Manufacturer  of  Phonograph  Accessories 
24  Scott  Street  Newark,  N.  J. 


conditions  we  are  uncertain  whether  certain 
shipments  of  Victrolas  will  reach  us  in  time 
for  Christmas  and  that  Victrolas  we  ordered 
4ast  February  have  not  all  been  received;  thus 
we  cannot  urge  you  too  strongly  to  order  your 
Victrola  for  Christmas  now." 

Plans  are  on  foot  for  fitting  up  a  Pathe  phono- 
graph department  in  the  building  of  Williams, 
Davis,  Brooks  &  Hinchman  Sons  Co.,  Congress 
and  Bates  streets,  that  will  be  one  of  the  finest 
displays  in  the  country.  This  firm  which  has 
the  Michigan  jobbing  rights  for  Pathe  is  after 
business  "hot  and  heavy"  and  is  more  enthusi- 
astic over  the  prospect  for  future  business  than 
ever  before.  During  the  past  sixty  days  new 
accounts  have  been  opened  in  the  largest  cities 
of  Michigan  and  northern  Ohio  and  leading 
furniture  concerns  in  every  town  of  $10,000  or 
over  now  has  a  live  Pathe  department  for  both 
phonographs  and  records. 

The  J.  H.  Reardon  Piano  Co.,  Inc.,  65  East 
Forest  avenue,  recently  engaged  in  business  and 
is  handling  the  Celestaphone. 

At  the  regular  monthly  meeting  of  the  Detroit 
Talking  Machine  Association  held  November  9 
at  the  Hotel  Charlevoix  the  members  decided  to 
do  something  in  the  way  of  conducting  a  big 
recital  during  January  or  February  and  to  give 
all  of  the  receipts  to  some  patriotic  organization. 
The  plan  met  with  unanimous  approval  and  was 
referred  to  a  committee  for  further  working  out. 

C.  H.  Grinnell,  of  Grinnell  Bros.,  Michigan 
Victor  jobbers,  is  able  to  take  excellent  care  of 
customers  on  records,  as  shipments  are  coming 
along  in  fine  shape,  but  his  troubles  are  like 
those  of  all  other  Victor  jobbers — to  get  enough 
of  No.  11,  10  and  14  to  supply  the  orders. 

Grinnell  Bros,  retail  store  is  continuing  its 
Thursday  afternoon  recitals  with  increased  popu- 
larity. Even  standing  room  these  days  is  un- 
avoidable and  many  people  are  turned  away 
each  week.  Mr.  Wilkinson  is  now  in  charge  of 
the  retail  Victor  department.  He  has  been 
with  the  company  for  nearly  five  years. 

Records  of  well-known  artists  have  been 
greatly  in  demand  due  to  their  personal  appear- 
ance in  Detroit.  The  past  two  months  has  seen 
more  big  artists  in  recital  here  than  ever  before, 
and  local  dealers  have  been  taking  advantage  of 
their  appearance  by  co-operative  window  dis- 
plays and  publicity.  Two  firms  who  seem  to 
lead  in  these  special  displays  are  Grinnell  Bros, 
and  the  J.  L.  Hudson  Co. 

John  DeAngeli,  manager  of  the  newly-opened 
Aeolian-Vocalion  department  of  Keenan  &  Jahn, 
364  Woodward  avenue,  says  that  a  goodly  num- 
ber of  sales  have  already  been  made  of  high- 
priced  machines. 

Wallace  Brown,  of  33  Grand  River  avenue,  has 
been  offering  the  public  the  opportunity  of  buy- 
ing a  Brunswick  as  far  back  as'  November  10 
and  starting  the  first  payment  on  February  1. 
The  special  liberal  terms  have  resulted  in  many 
sales.  Mr.  Brown  says  that  business  on  the 
whole  is  better  than  last  year  for  the  months 
of  October,  November  and  December. 

Frank  Bayley,  Edison  dealer,  says  his  Novem- 
ber and  December  business  will  run  at  least  300 
per  cent,  greater  than  last  year.  He  is  a  most 
enthusiastic  Edison  dealer  and  is  giving  this 
phase  of  his  business  the  bulk  of  his  attention. 

Sam  Lind,  manager  of  the  Columbia  whole- 
sale branch  in  this  city,  was  never  a  busier  man 
than  right  to-day.  In  fact,  Sam  has  been  on  the 
go  from  early  morning  until  late  in  the  day  for 
the  past  four  months,  business  going  ahead  by 
leaps  and  bounds.  Stop  and  think  of  the  num- 
ber of  Columbia  agencies  in  Detroit,  and  among 
them  are  the  largest  retail  furniture  stores,  such 
as  Weil  &  Co.,  Summerfield  &  Hecht  and  Owen 
&  Co.  The  Columbia  departments  in  each 
store  occupies  practically  an  entire  floor. 

R.  B.  Ailing,  manager  of  the  Edison  Shop,  is 
optimistic  about  general  conditions  and  reports 
that  1917  will  show  a  healthy  gain  over  the  pre- 
ceding year. 


Announcing  the  appear- 
ance of  Styles  F  and  A, 
in  Brown  Mahogany  and 
Fumed  Oak,  of  the  won- 
derful FULTON  Phono- 
graph. (Retailing  at 
$150.00  and  $225.00 
respectively.) 

THE 

FULTON 


is  the  instrument  that  created  a 
sensation  at  the  recent  National 
Music  Show. 

In  the  FULTON  you  will 
find  the  only  distinct  and  appre- 
ciable advance  in  "tone-repro- 
duction" in  recent  years. 

Do  not  expect  "just  another 
one"  in  the  FULTON  but, 
rather,  superior  tone  and  re- 
production to  any  that  you 
have  heretofore  ever  heard 
emanating  from  a  phonograph. 

We  make  no  false  claims  for 
our  product,  Mr.  Dealer,  and 
if  after  receiving  the  first  in- 
strument you  fail  to  pronounce 
the  FULTON  the  finest  in- 
strument you  ever  listened  to, 
you  may  return  it  for  credit, 
and  at  our  expense. 

Plays  all  records — output 
limited. 


fulTON-ALDEN  co 

INC. 

WAUKEGAN,  ILL. 
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LUCKY  13  PHONOGRAPH  CO. 

3  East  12th  Street,  New  York  City,  N.  Y. 


Bargains  Bargains  Bargains 


Floor  Cabinet  Machines,  Cut-out  $1  O.00 
Numbers,  at  Exceptionally  Low  Prices     It-J  UP 

We  beg  to  announce  that  we  have  recently  purchased  twenty-five 
hundred  floor  cabinet  machines,  cut-out  numbers,  equipped  with 
double  spring  motors,  reversible  tone-arms  and  reproducers,  and  can 
offer  same  at  the  following  prices. 

Type  A,  fumed  oak  floor  cabinet  machine,  35  in.  high    -    -    -  $13.00 

Type  B,  mahogany  finish  floor  cabinet  machine,  39£-in.  high  -  18.50 

Type  C,  mahogany  finish  floor  cabinet  machine,  42i-in.  high  -  20.50 

No.  45,  mahogany  finish  floor  cabinet  machine,  36-in  high    -  15.50 

Table  cabinet  with  cover  quartered  oak,  D.  S.  motor      -  10.75 

Table  cabinet,  larger  size  with  cover  quartered  oak,  D.  S.  motor  11.25 

If  you  are  interested  in  high  class  machines  at  real  low  prices  get  in 
touch  with  us  for  samples  at  once,  as  we  cannot  tell  how  long  this 
lot  will  last. 


STEEL  NEEDLES 
65c  per  thousand.    Immediate  Delivery. 

MOTORS 

No.  01 —  8-in.  turntable  $1.25        10-in.  turntable  $1.40 

No.    1 — 10-in.  turntable                                2.65        12-in.  turntable   2.95 

No.    6 — 10-in.  turntable,  double  spring...  3.50         12-in.  turntable   3.85 

No.    3 — 12-in.  turntable,  double  spring   6.75 

No.    7 — 12-in.  turntable,  double  spring   7.50 

No.    4 — 12-in.  turntable,  double  spring   9.50 

MAIN  SPRINGS 

No.          in.       20  gauge  8  ft.  6  in.  25c  ea.  100  lots  20c  ea. 

No.  1— 34  in.       25  gauge  10  ft.         39c  ea.  100  lots  35c  ea. 

No.  2 — 13/16  in.  25  gauge  10  ft.         39c  ea.  100  lots  35c  ea. 

No.  3 — ysin.       25  gauge  11  ft.         49c  ea.  100  lots  44c  ea. 

No.  4 — 1  in.         23  gauge  10  ft.         49c  ea.  100  lots  44c  ea. 

No.  5—1  3/16  in.  27  gauge  18  ft.         90c  ea.  100  lots  85c  ea. 

GOVERNOR  SPRINGS 

$1.00  per  hundred.  Special  price  on  large  quantities  for  motor  manufacturers. 

SAPPHIRE  POINTS  AND  BALLS 

Sapphire  Points   13c  each  in  100  lots        12c  each  in  1000  lots 

Sapphire  Balls   15c  each  in  100  lots        14c  each  in  1000  lots 

NEEDLE  CUPS 

$20  00  per  thousand,  $17.50  per  thousand  in  5,000  lots.  Larger  quantities 
still  lower. 


1000  lots  19c  ea. 
1000  lots  33c  ea. 
1000  lots  33c  ea. 
1000  lots  42c  ea. 
1000  lots  42c  ea. 
1000  lots  80c  ea. 


TONE  ARMS  AND  REPRODUCERS 

Baby,  to  play  7-in.  records  only  $  -60 

No.  1 — Tone  Arm  and  Reproducer  90 

No.  2 — Tone  Arm  and  Reproducer,  for  playing  all  records   1-25 

No.  6 — Tone  Arm  and  Reproducer,  for  playing  all  records  high  grade.  2.25 
No.  7 — Tone  Arm  and  Reproducer,  for  playing  all  records  high  grade.  2.25 
No.  8 — Tone  Arm  and  Reproducer,  for  playing  all  records  high  grade.  2.25 

NEEDLE  CUP  COVERS 

$10.00  per  thousand,  $9.00  per  thousand  in  5,000  lots.  Larger  quantities 
still  lower. 

RECORDS 

The  "Popular"  Brand,  10-in.  double  face,  lateral  cut,  all  instrumental: 

32c  in  lots  of  100 
30c  in  lots  of  1000 
29c  in  lots  of  5000 

We  also  manufacture  special  machine  parts  such  as  worm  gears,  stampings, 
or  any  screw  machine  parts  for  motor  manufacturers. 

Special  quotations  given  for  Canada  and  all  other  export  points.  Mer- 
chandise delivered  with  custom  duty,  war  tax  and  freight  paid  by  us. 

Write  for  our  84  page  catalogue,  the  only  one  of  its  kind  in  America. 
Illustrating  33  different  styles  talking  machine  and  over  500  different  phono- 
graphic parts,   also  gives  description   of  our  efficient   repair  department. 


LUCKY  13  PHONOGRAPH  CO.,  3  East  12th  Street,  New  York 
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NEW  DEALERS'  SERVICE  DEPARTMENT 


Latest  Division  Added  to  General  Sales  Depart- 
ment of  Columbia  Co.  for  the  Benefit  of  Their 
Retailers — H.  L.  Teurs  in  Charge 


George  W.  Hopkins,  general  sales  manager  of 
the  Columbia  Graphophone  Co.,  New  York,  has 
announced  a  new  "dealers'  service  department," 
which  will  be  a  division  of  the  general  sales  de- 
partment. 

This  new  department,  which  is  introduced  with 
the  single  purpose  of  providing  practical  as- 
sistance for  Columbia  dealers  in  merchandising 
Columbia  products,  will  be  under  the  manage- 
ment of  Harold  L.  Teurs.  Mr.  Teurs  has  been 
associated  with  the  Columbia  Graphophone  Co. 
and  its  products  for  a  number  of  years,  and  his 
previous  retail  experience  well  qualifies  him  for 
his  new  post.  He  was  the  organizer  and  the 
head  of  the  sales  promotion  department  of  the 
New  York  branch,  and  in  his  new  position  will 
be  assisted  by  a  corps  of  competent  and  thor- 
oughly experienced  Columbia  men. 

"The  sole  object  and  endeavor  of  'dealer  serv- 
ice,' "  Mr.  Teurs  says,  "is  to  take  from  the  Co- 
lumbia dealers'  shoulders  a  good  proportion  of 
the  worry  and  work  of  planning  sales  cam- 
paigns, and  to  prepare  for  the  dealer  actual  ma- 
terial for  him  to  use.  Eliminating  his  time  and 
work  on  sales  plans  will  allow  him  greater  time 
to  devote  to  the  other  details  of  the  business, 
at  the  same  time  giving  the  dealer  a  wealth  of 
time,  study  and  research  to  his  problems. 

"We  hope  to  be  favored  with  the  dealer's  con- 
fidence so  we  may  step  in  and  offer  the  result 
of  our  experience  in  the  talking  machine  field, 
and  advise  him  on  all  details  that  go  to  make 
up  the  successful  Columbia  retail  shop.  We 
hope  to  advise  him  on  the  equipment  of  his 
salesrooms,  the  personnel  of  his  sales  force, 
and  to  help  him  appreciate  the  value  of  Colum- 
bia advertising  so  he  may  successfully  connect 
with  it  to  our  mutual  benefit.  We  want  to  fill  the 
gap  between  the  dealer  and  the  advertising- 
department,  to  the  end  that  every  dollar's  wortli 
of  Columbia  advertising  will  mean  business  for 
that  particular  dealer.  We  hope  to  encourage 
the  dealer's  belief  in  our  whole-hearted  desire 
to  assist  him  to  a  successful  and  developing 
business. 

"The  Columbia  Graphophone  Co.  is  spending 
millions  annually  in  developing  a  demand  for 
Columbia  Grafonolas  and  Columbia  records. 
Any  Columbia  representation  with  ordinary 
managing  will  prove  a  success.  We  are  not 
satisfied  with  this  form  of  success;  we  want 
dealer  development;  we  want  to  watch  him  ex- 
pand with  us,  and  to  so  stimulate  this  expansion, 
we  want  him  to  appreciate  the  return  value  in 
all  forms  of  modern  publicity. 

"If  we  discover  some  Columbia  dealer  located 


just  around  the  corner  off  a  busy  street  and 
who  is  losing  business  by  reason  of  the  fact 
that  passers-by  do  not  know  he  is  there,  we 
are  going  to  tell  him  how  the  proper  electric  sign 
will  bring  results  to  him.  We  are  not  going  to 
tell  him  what  kind  of  a  sign  to  arrange  for; 
we're  not  going  to  -ask  him  to  spend  his  time 
dickering  with  electric  sign  manufacturers  or 
deciding  on  the  sign  for  his  shop,  but  we  are 
going  to  place  in  his  hands  the  photograph  of 
an  electric  sign  that  will  just  suit  his  purpose 
and  which  we  have  already  made  up  for  him  and 
which  is  ready  for  delivery  at  a  cost  ridiculously 


H.  L.  Teurs 

small  by  reason  of  the  fact  that  we  have  manu- 
factured thousands  of  these  same  signs  for  other 
dealers. 

"Further,  we  hope  to  make  the  'dealer  service 
department'  thoroughly  co-operative  and  en- 
courage dealers  to  transmit  to  us  sales  ideas  and 
plans  that  have  worked  satisfactorily  and 
brought  results.  Every  dealer  should  feel  free 
in  giving  us  the  particulars  surrounding  some 
selling  plan  that  has  worked  advantageously 
for  him,  in  order  to  give  all  the  other  Columbia 
dealers  the  advantage  of  his  experience,  time 
and  brains.  In  turn,  we  may  be  able  to  help 
this  dealer  to  a  greater  business  on  some  simple 
little  selling  plan  that  some  other  dealer  has 
worked  out.  Mr.  Hopkins  aptly  sums  up  the 
whole  'dealer  service'  idea  in  a  paragraph  from 
his  recent  announcement  to  Columbia  dealers, 
which  I  quote: 

"  'A  big  expense  is  incurred  by  dealers  who 
maintain  their  own  publicity  department  or  buy 
the  services  of  an  advertising  agency.  Were  it 
possible  for  a  number  of  Columbia  dealers  to 
organize  and  maintain  such  a  department  for 


their  collective  benefit,  the  proportionate  ex- 
pense would  be  considerably  less.  The  Colum- 
bia Graphophone  Co.  is  taking  the  responsibil- 
ity of  presuming  that  dealers  will  welcome  the 
announcement  of  such  a  service  maintained  by 
the  company,  the  success  and  continuance  of 
which  depends  entirely  upon  the  support  of 
the  dealers.  This  department  is  the  dealers'  de- 
partment, working  in  immediate  touch  with  the 
sales  department  in  the  dealers'  interest.  Our 
brains  and  time  will  be  devoted  without  charge. 
A  dealer  will  be  asked  to  pay  only  the  manu- 
facturing cost  of  material  supplied.  The  mighty 
purchasing  powers  of  the  company  and  quantity 
of  production  will  permit  our  offering  sales  ma- 
terial at  an  amazingly  low  figure,  compared  with 
the  time,  labor  and  expense  previously  devoted 
by  dealers  for  similar  publicity  material. 

"  'Co-operate  with  us;  give  us  the  support  we 
so  earnestly  solicit  and  make  this  service  an 
unceasing  mutual  benefit.' 

"Returns  from  dealers  on  our  initial  dealer 
service  efforts  were  fairly  startling,"  continued 
'Mr.  Teurs.  "We  anticipated  the  co-operation 
of  a  good  many  dealers,  but  we  were  absolutely 
overwhelmed  by  a  return  that  indicated  a  much 
larger  spirit  of  hearty  accord  and  co-operation 
than  was  expected.  We  knew  that  a  co-oper- 
ative service  would  meet  with  the  approval  of 
every  Columbia  dealer,  but  we  fully  anticipated 
some  little  skepticism  on  their  part  as  to  the 
practicability  of  being  able  to  step  in  their 
stores  and  help  their  sales.  We  are  greatly  en- 
couraged in  our  efforts  and  have  a  more  en- 
thusiastic, determined  desire  to  do  bigger  things 
for  Columbia  dealers  in  the  future." 


A  TRUE  SON  OF  PORRIDGE  LAND 


One  of  those  "freak"  sales  that  happen  once 
in  a  long  time  ocurred  recently  at  the  Victor 
establishment  of  F.  F.  Herrman,  Stapleton,  S.  I. 
A  Scotchman  visited  this  store  and  asked  to 
see  several  Yictrolas.  Manager  Burnham  waited 
on  him.  and  after  a  few  minutes  sold  him  a  $110 
Victrola.  When  it  came  to  the  selection  of  rec- 
ords the  purchaser  merely  glanced  at  the  Victor 
catalog  and  completed  his  purchase  by  giving 
a  blanket  order  for  every  Harry  Lauder  record 
in  the  catalog. 


MELODOGRAPH  CORP.  SCHEDULE 

The  Melodograph  Corp.,  talking  machine  and 
record  manufacturers,  of  142  West  Fourteenth 
street,  New  York,  has  filed  schedules  in  bank- 
ruptcy showing  liabilities  of  $16,141,  and  assets 
of  about  $4,000,  consisting  of  cash  received  from 
the  sale  of  the  assets  of  the  company  by  the  as- 
signee. Among  the  principal  creditors  are  the 
Melophone  Talking  Machine  Co.,  the  Melodo- 
graph Record  Co.,  Inc.,  and  Morris  Friedberg. 
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Every  Victor  Dealer  Can 

PUSH  READY-FILE 

And  Increase  His  Profit 


THE  ONLY  PRACTICAL  FILING  DEVICE  FOR  VICTROLAS 
X  AND  XI  ON  THE  MARKET 

Ask  any  important  Victor  Distributor  or  write  for  detailed  information  to 

READY  FILE  CO.,  Incorporated 

Indianapolis,  Indiana 

Style  X  $7.00        Style  XI  $7.50 
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There  is  no  camouflage  about  Columbia  Sales  De- 
partment Service!  Merchandising  problems  solved 
in  a  practical  way;  dealer  helps  that  drag  the  passer- 
by into  your  store  and  make  him  spend  money. 
That's  Columbia  Service! 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


STRONG  DRIVE  FOR  HOLIDAY  BUSINESS  IN  INDIANAPOLIS 


Prospects  Are  That  1916  Record  Will  Be  Broken- 
Favor — What  the  Various  Concerns  Have 


—More  Expensive  Types  of  Machines  Most  in 
to  Report  Regarding  Current  Conditions 


Indianapolis,  Ind.,  December  6. — Indications 
from  reports  of  both  wholesale  and  retail  talk- 
ing machine  dealers  point  to  a  big,  successful 
drive  for  holiday  business  that  should  surpass 
the  record  of  last  year. 

The  wholesale  and  retail  men  already  are 
beginning  to  have  trouble  in  getting  machines 
fast  enough  and  in  all  likelihood  there  will  be 
the  usual  Christmas  shortage  of  machines.  The 
wholesale  men  say  that  many  dealers  who 
thought  they  had  ordered  enough  machines  to 
carry  them  through  the  holiday  season  are  be- 
ginning to  send  in  additional  orders. 

Ben  Brown,  manager  of  the  Columbia  store, 
says  that  the  November  sales  show  an  increase 
of  nearly  50  per  cent,  over  November  of  last 
year  and  the  chief  difficulty  at  present  is  in 
supplying  the  demand  for  machines.  Mr.  Brown 
accompanied  S.  H.  Nichols,  the  district  man- 
ager, to  Louisville,  Ky.,  last  week  where  they 
called  on  several  Columbia  dealers.  The  Graf- 
onola  Co.  of  Louisville  had  an  increase  of  100 
per  cent,  in  sales  last  month  over  November  of 
1916.  This  company  is  fitting  out  a  new  store 
in  the  Speed  Building,  which  will  be  ready  for 
occupancy  January  1. 

D.  Sivado,  manager  of  the  Columbia  depart- 
ment of  Herman  Straus  &  Sons,  of  Louisville, 
told  Mr.  Brown  that  he  expected  to  smash  all 
previous  holiday  records. 

The  Indianapolis  Columbia  dealers  are  giving 
Mr.  Brown  similar  reports. 

The  Baldwin  Piano  Co.  has  put  on  a  new  auto 
truck  for  the  exclusive  use  of  the  Columbia 
department.  C.  P.  Herdman,  manager  of  the 
department,  says  that  conditions  are  satisfac- 
tory and  he  can  see  no  reason  why  a  big  record 
should  not  be  made  in  holiday  business.  Many 
people  already  have  ordered  machines  for 
Christmas  delivery. 

Robert  D.  Duffy,  the  retail  floor  manager  of 
the  Columbia  store,  went  to  Louisville  to  spend 
Thanksgiving. 

A.  H.  Snyder,  manager  of  the  Edison  shop, 
notes  a  trend  towards  the  $250  model  machine, 
saying  that  three  times  as  many  of  these  ma- 
chines are  being  sold  as  any  other  priced 
models.  Mr.  Snyder  says  that  business  has  im- 
proved wonderfully  and  that  there  is  a  greater 
percentage  of  cash  transactions  than  ever  be- 
fore. Tone-test  concerts  being  given  by  the  Edi- 
son artists,  Ida  Gardner  and  Harold  Lyman,  and 
Betsy  Lane  Shepherd  and  Clarence  Royer,  are 
attracting  much  attention  to  the  Edison  shop. 

Walter  Kipp,  of  the  Kipp  Phonograph  Co., 
distributors  of  the  Edison  machines,  says  that 
his  only  complaint  is  the  difficulty  in  getting 
machines  fast  enough.  Forty-eight  tone-tests 
are  being  given  in  cities  of  Mr.  Kipp's  dealers 
and  reports  reaching  him  from  these  dealers  are 
that  the  tests  are  proving  highly  successful  in 
stimulating  the  growing  demand  for  the  Edison. 

At  the  Brunswick  Shop,  George  Standke, 
manager,  reports  that  business  has  been  hum- 


ming. The  $130  model  is  proving  the  big  seller 
in  the  Brunswick  line,  Mr.  Standke  says.  A 
good  percentage  of  cash  sales  and  large  down 
payments  feature  the  business. 

Mr.  Standke  has  ben  visited  by  numerous 
dealers  from  out  of  town  who  handle  the  Bruns- 
wick machines  and  they  all  have  been  enthusi- 
astic over  the  arrangement  of  the  shop. 

H.  E.  Whitman,  manager  of  the  talking  ma- 
chine department  of  the  Pearson  Piano  Co., 
says  that  business  is  showing  a  good,  normal 
increase  and  is  better  than  he  anticipated  on 
account  of  conditions.  The  higher  priced  Edi- 
son and  Victor  machines  are  the  best  sellers 
and  the  record  business  is  unusually  brisk.  A 
good  many  Liberty  Bonds  have  been  received 
as  payment  for  machines.  Mr.  Whitman  says 
the  Ready  File,  for  the  Victor  machines  is 
proving  popular  as  a  Christmas  gift  suggestion. 

A.  E.  Pfeiffer,  manager  of  the  Starr  Piano  Co., 
says  the  Starr  phonograph  and  record  business 
is  good  and  that  in  his  opinion  the  dealers  will 
not  have  enough  for  the  holiday  business  as 
the  demand  on  the  factory  will  be  too  great. 

Edgar  Eskew,  manager  of  the  talking  ma- 
chine department  of  the  Mooney-Mueller-Ward 
Co.,  wholesale  distributors  of  the  Pathe  line, 
says  that  dealers  are  ordering  heavily  and  that 
Christmas  business  looks  exceptionally  good. 
The  $75  and  $100  models  are  proving  to  be  in 


the  biggest  demand.  The  $125  electric  is  also 
popular.  There  has  been  an  unusual  demand 
for  Pathe  records,  Mr.  Eskew  saying  that  more 
records  have  been  shipped  out  in  the  last  four 
days  than  have  been  received  in  the  last  four 
weeks. 

H.  A.  W.  Smith,  manager  of  the  Pathephone 
shop,  says  that  business  exceeds  his  expecta- 
tion. He  is  confident  the  holiday  trade  will 
keep  his  force  working  overtime.  The  Pathe- 
phone shop  has  been  renovated  and  redecorated 
during  the  past  week. 

O.  C.  Maurer,  manager  of  the  Sonora  depart- 
ment of  the  Kiefer-Stewart  Co.,  distributors  of 
the  Sonora  line,  reports  that  business  is  un- 
usually great  and  the  big  trouble  has  been  keep- 
ing up  with  the  demand. 

At  the  Stewart  Talking  Machine  Co.,  dis- 
tributors of  the  Victor  machines,  business  is 
much  bigger  than  it  was  last  year.  C.  B.  Gil- 
bert, a  Victor  field  representative,  who  visited 
the  Stewart  Co.  last  week,  said  that  both  in 
Kentucky  and  Tennessee  dealers  were  report- 
ing difficulty  in  getting  machines  fast  enough 
and  that  business  in  Victors  everywhere  ap- 
peared to  be  booming. 

Emerson  Knight,  advertising  manager  for  the 
Stewart  Co.,  has  been  accepted  for  the  balloon 
division  of  the  army  and  will  be  called  into 
service  within  the  next  two  months. 

George  Stewart,  manager  of  the  wholesale 
firm  of  the  Stewart  Co.,  has  been  named  office 
manager  of  the  state  fuel  administration  with 
offices  in  the  Federal  building. 


Melophone  Single  Spring  Motor 


COMPLETE  WITH  10-INCH  TURNTABLE 

Simple  m  construction,  the  most  satisfactory  and  durable  of  all  small  motors. 

Plays  2  ten-inch  records  with  one  winding. 
Three  years'  successful  record  as  the  best  single  spring  motor  manufactured. 


PRE-WAR  PRICES 


IMMEDIATE  DELIVERIES 


Melophone  Talking  Machine  Co. 

380  Lafayette  Street,  New  York  29  E.  Madison  Street,  Chicago 
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DICTATING  MACHINES  NOT  TAXABLE 

Provisions  of  War  Revenue  Act  Do  Not  Ap- 
ply to  Such  Types  of  Phonographs  or  Talk- 
ing Machines — Ruling  of  Revenue  Collector 

Although  apparently  slow  progress  is  being 
made  in  solving  some  of  the  puzzles  found  in 
the  War  Revenue  Act,  the  Treasury  Department 
has  nevertheless  given  some  interesting  rulings 
in  specific  instances,  direct  and  through  local 
Internal  Revenue  collectors.  Among  the  rul- 
ings of  particular  interest  to  the  trade  is  that 
announced  by  Wm.  H.  Edwards,  collector  of  the 
Wall  street  district,  New  York,  to  the  effect  that 
machines  used  for  dictating  purposes,  like  dic- 
taphones and  dictagraphs,  are  not  subject  to  tax, 
not  being  classed  as  musical  instruments.  He 
has  also  emphasized  the  point  that  the  provi- 
sions of  the  act  in  no  case  affect  those  pri- 
vate owners  of  talking  machines,  etc.,  who  had 
the  instruments  in  their  possession  before  the 
law  went  into  effect,  and  that  the  tax  can  only 
affect  machines  unsold  at  the  time  the  tax  bill 
was  passed. 


RECEIVER  FOR  LORIMER=HICKS  CO. 

Talking  Machine  Manufacturers  of  Troy,  O.,  De- 
clared to  Lack  Capital 

Troy,  O.,  December  3. — A  receiver  has  been 
appointed  for  the  Lorimer-Hicks  Mfg.  Co., 
makers  of  the  "Lorophone"  talking  machines  in 
this  city.  It  is  stated  in  the  petition  that,  al- 
though there  are  plenty  of  orders  on  hand,  the 
company  has  insufficient  capital  to  operate.  The 
assets  of  the  company  are  given  as  approximate- 
ly $65,000,  and  liabilities  $52,000.  The  company 
is  capitalized  at  $50,000. 


The  Huntington  Park  Hardware  Co.,  Hunting- 
ton Park,  Cal.,  has  secured  the  agency  in  that 
city  for  the  Columbia  Grafonolas,  records  and 
supplies  and  have  installed  a  large  stock  in  their 
store. 


OFFERING  SALES=BUILDING  SERVICE 

Jones  Motrola,  Inc.,  Advertising  the  Motrola  in 
National  Magazines — Provide  Advertising  Lit- 
erature for  the  Use  of  the  Retailer 

Jones  Motrola,  Inc.,  the  manufacturers  of  the 
Jones  Motrola,  the  successful  electric  winding 
device  for  talking  machines,  have  recently  been 
paying  particular  attention  to  their  publicity, 
both  through  the  magazines  and  through  litera- 
ture for  dealer  display  and  distribution. 

In  the  Saturday  Evening  Post  of  December  1 
there  was  an  attention-compelling  full-page  ad- 
vertisement devoted  to  the  Motrola  and  which 
pictured  in  a  practical  manner  the  usefulness 
of  the  device.  The  advertisement  carried  a  par- 
tial list  of  the  dealers  handling  the  Motrola, 
thereby  making  the  advertisement  particularly 
effective  from  the  dealer's  standpoint.  The 
Saturday  Evening  Post  ad  was  reproduced  in 
the  form  of  a  large  hanger,  and  sent  out  to 
dealers  for  display  in  their  windows  and  ware- 
rooms. 

In  order  to  stimulate  holiday  sales,  Jones 
Motrola,  Inc.,  have  prepared  for  dealer's  use  a 
most  attractive  folder  emphasizing  the  desira- 
bility of  the  Motrola  as  a  Christmas  present. 
The  folder  has  suitable  holly  decorations,  and 
there  is  space  on  the  back  page  for  the  dealer's 
name.  There  has  also  been  issued  a  carefully 
compiled  folder  for  the  use  of  the  salesm'an  and 
containing  information  about,  and  arguments 
for,  the  Motrola. 

Special  booth  hangers,  in  rich  colorings,  and 
free  electrotype  service  for  local  advertising  by 
dealers  are  also  included  in  the  Jones  Motrola, 
Inc.,  plans  for  co-operation  with  their  retailers. 

The  Phonograph  Shop,  Inc.,  of  Tulsa,  Okla., 
has  purchased  the  Edison  business  of  the  R.  C. 
Bollinger  Music  Co. 

Wages  have  gone  so  high  in  many  places  that 
the  men  have  to  strike  to  get  time  to  spend  their 
money. 


LANTERN  SLIDES^  FOR  DEALERS 

Victor  Co.  Announces  Series  of  Fifty  Specially 
Designed  Slides  for  Use  of  Retailers  in  Neigh- 
borhood Motion  Picture  Theatres 

The  Victor  Talking  Machine  Co.  has  just  pre- 
pared for  the  use  of  its  dealers  an  elaborate 
series  of  fifty  specially  designed  lantern  slides 
intended  for  display  in  the  moving  picture  the- 
atres of  the  country.  The  slides  are  all  dif- 
ferent, and  two  of  them,  numbers  201  and  203, 
are  so  designed  that  the  dealer  can  have  shown 
on  the  slide  any  particular  artist  or  any  par- 
ticular type  of  machine  desired.  The  slide 
showing  the  artist  is  especially  suitable  for  use 
in  connection  with  the  appearance  of  that  par- 
ticular artist  in  concert  in  the  dealer's  city. 
All  the  slides  with  the  exception  of  one,  which 
is  free,  are  furnished  to  the  Victor  dealer  at  25 
cents  each  postpaid.  Many  of  them  are  de- 
signed particularly  for  use  during  the  Christ- 
mas season  and  should  be  ordered  at  once  if 
the  full  sales  effect  is  to  be  obtained. 

In  announcing  the  new  slides  the  Victor  Co. 
calls  attention  to  the  fact  that  it  is  estimated 
that  13,000,000  attend  moving  picture  shows 
daily  in  this  country,  and  they  for  the  most  part 
represent  neighborhood  crowds  coming  from  the 
dealer's  own  territory. 

NOW  LIEUT.  PAUL  PENNINGTON 

Frank  K.  Pennington,  assistant  general  sales 
manager  of  the  Columbia  Graphophone  Co., 
New  York,  was  advised  last  week  that  his  son, 
Paul  Pennington,  had  been  commissioned  a 
general  officer  in  the  U.  S.  Navy;  his  appoint- 
ment being  that  of  a  lieutenant  with  his  present 
headquarters  at  Annapolis.  Lieut.  Pennington, 
who  reported  for  duty  on  December  3,  is  a 
graduate  of  the  University  of  Pennsylvania  with 
the  degree  E.E.,  and  is  also  a  member  of  the 
American  Institute  of  Electrical  Engineers.  He 
has  spent  the  past  few  years  on  intensive  re- 
search work,  and  is  destined  to  achieve  signal 
success  in  his  chosen  profession. 

.-01  r 


December  25th  is  Near 


MERRY,XMAS 


PROSPEROUS  NEW  YEAR 


Have  you,  Mr.  Dealer,  enough  PATHEPHONES 
to  deliver  on  that  day  ? 

Will  you  lose  the  sale  of  a  particular  model  PATHE 
on  Xmas  Eve  because  you  haven't  it  in  stock? 

For  your  sake — Don't  lose  that  sale 
For  our  sake — Order  at  once 

The  Fischer  Company 

COLDEST  PATHE  JOBBERS) 
940  CHESTNUT  ST.  CLEVELAND,  OHIO 


Fischer  says:  "Railroads  are  congested;  express  com- 
panies are  overburdened;  everything  to  be  delivered 
for  Christmas  should  be  ordered  NOW." 
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SITUATION  IS  SATISFACTORYJNPITTSBURGH  TERRITORY 

Campaign  for  Holiday  Business  Producing  Results  and  Stocks  of  Machines  and  Records  Are  in 
Fair  Shape— Prove  Wisdom  of  Ordering  Early— What  the  Trade  Reports 

J 


Pittsburgh,  Pa.,  December  4. — The  talking  ma- 
chine business  in  Pittsburgh  and  adjacent  terri- 
tory is  on  the  upward  trend,  and  dealers  report 
an  early  rush  of  holiday  buying.  Christmas 
displays  are  now  in  evidence  everywhere,  with 
seasonably  cool  weather  creating  a  favorable  in- 
terest in  talking  .machines  as  gifts.  The  sup- 
ply of  machines  has  increased,  as  jobbers  are 
receiving  more  prompt  deliveries  from  the  fac- 
tories, and  in  most  instances  the  present  active 
demand  is  being  taken  care  of  better  than  for 
some  time  past.  The  chief  obstacle  that  threat- 
ens to  interfere  with  the  movement  of  goods  to 
dealers  at  surrounding  points  is  the  placing  of 
embargoes  upon  outgoing  freight  shipments. 
Most  of  the  roads  are  accepting  shipments  only 
two  days  a  week.  Wholesale  distributors  state, 
however,  that  the  trade  has  been  generally  well  ' 
supplied,  as  the  difficulties  of  transportation  had 
been  anticipated  by  placing  orders  far  enough 
in  advance. 

The  Columbia  Graphophone  Co.'s  local  whole- 
sale branch  reports  business  highly  satisfactory 
for  the  month  of  November,  despite  transporta- 
tion difficulties,  and  the  outlook  is  quite  favor- 
able. The  chief  handicap  has  been  in  securing 
enough  machines  to  supply  the  urgent  demand. 
Manager  Kenneth  Mills  states  that  every  in- 
dication points  to  an  unprecedented  call  for 
both  records  and  machines  in  December.  The 
beautiful  Columbia  art  models,  retailing  as  high 
as  $2,100,  are  now  on  display  in  Pittsburgh  and 
at  other  points  in  the  territory  controlled  by 
this  branch.  They  are  commanding  attention 
from  all  sides,  Mr.  Mills  reports,  and  have  been 
received  most,  enthusiastically  by  the  dealers 
handling  them. 

The  Columbia  special  Christmas  displays, 
shown  throughout  the  Pittsburgh  district,  are 
attracting  no  little  attention  and  favorable  com- 
ment. This  trim,  the  first  of  a  series  to  be  is- 
sued by  the  Columbia  Co.  consists  of  eight  set 
pieces  with  attractive  banners  and  cards.  ' 

The  C.  A.  House  Co.  held  a  grand  opening 
of  their  new  talking  machine  department  at 
Steubenville,'  O.,  on  November  27.  The  affair 
was  a  brilliant  social  and  trade  event,  and  was 
attended  by  a  number  of  leading  music  dealers 
from  different  parts  of  the  country.  Manager 
Cooper  carried  out  an  elaborate  program  of 
entertainment,  with  vocal  and  instrumental  mu- 
sic throughout  the  day,  and  flowers  were  pre- 
sented to  all  visitors.  Col.  and  Mrs.  House,  of 
Wheeling,  W.  Va.,  were  present,  and  received 
the  congratulations  of  their  host  of  friends  and 
patrons. 

The  C.  A.  House  Co.  are  prominent  piano 
dealers  of  Wheeling  and  Steubenville,  and  have 
heretofore  also  operated  a  talking  machine  de- 
partment at  the  former  place.  The  company 
enjoys  a  wide  prestige  and  a  rapidly  growing 
piano  business  at  Steubenville,  and  the  new 
department  was  established  to  care  for  a  de- 
mand for  talking  machines.  The  quarters  have 
been  enlarged  and  now  comprise  a  spacious 
double  store,  handsomely  furnished  and  equip- 
ped.   The  Columbia  line  is  handled  exclusively. 

Manager  Brennan,  of  the  Pittsburgh  wholesale 
distributing  agency  for  the  Pathe  Pathephone, 
reports  an  excellent  volume  of  holiday  business, 
both  in  machines  and  records.  The  movement 
during  November  showed  a  marked  increase 
over  previous  months  throughout  this  terri- 
tory, Mr.  Brennan  states,  and  a  big  December 
trade  is  in  prospect.  A  majority  of  the  Pathe 
dealers  have  strengthened  their  stocks  for  the 
Christinas  rush,  and  supplies 'in  most  instances 
are  ample. 

A  number  of  new  Pathe  agencies  have  been 
established  during  the  past  month,  Mr.  Bren- 
nan reports.  The  Kittanning  Supply  Co.,  Kit- 
tanning,  Pa.,  has  opened  a  new  talking  machine 
department,  and  will  feature  the  Pathe  line  ex- 
clusively. G.  W.  Sharpnack.  Rice's  Landing, 
Pa.,  installed  several  demonstration  parlors  re- 
cently, and  will  represent  the  Pathe.  M.  Smith, 
Ridgeway,  Pa.,  has  taken  on  the  Pathe  line,  and 


will  feature  it  in  addition  to  the  Victor.  J.  C. 
Campbell,  Clarion,  Pa.,  also  a  Victor  dealer,  is 
now  handling  the  Pathe  line. 

Business  at  the  attractive  Pathe  shop,  Lib- 
erty avenue,  this  city,  is  quite  active,  Mr.  Stewart 
reports,  and  Christmas  buying  has  begun  in  earn- 
est. Demand  continues  to  run  noticeably  to  the 
better  grade  machines.  At  H.  M.  Pickering  & 
Sons'  Pathe  retail  department,  Eleventh  street 
and  Penn  avenue,  a  phenomenal  trade  is  also 
being  enjoyed  at  this  time. 

L.  C.  Schauble,  prominent  Columbia  talking 
machine  dealer  at  Twenty-first  and  Peach  street, 
Erie,  Pa.,  formally  opened  his  newly  enlarged 
store  on  December  1.  Judging  from  the  size  of 
the  attendance  and  the  interest  exhibited  in  the 
new  art  models,  the  opening  was  a  big  success. 
Mr.  Schauble  presented  every  lady  guest  with 
handsome  souvenirs.  The  Schauble  store  has 
been  enlarged  to  double  the  size  of  the  original 
quarters,  and  is  now  one  of  the  finest  talking 
machine  shops  in  Erie.  There  are  seven  spa- 
cious booths,  modernly  equipped  and  beauti- 
fully furnished. 

The  Standard  Talking  Machine  Co.,  promi- 
nent local  Victor  distributors,  report  business 
seasonably  active  throughout  the  territory.  A 
large  auto  truck  has  been  added  to  the  equip- 
ment for  facilitating  deliveries  to  and  from 
freight  depots. 

French  Nestor,  manager  of  the  Standard  Talk- 
ing Machine  Co.,  visited  in  New  York  City  the 
latter  part  of  last  month,  and  on  November  21 
delivered  an  address  before  the  Talking  Ma- 
chine Dealers'  Association  there.  His  topic 
was  "The  Advantage  of  Association  Work." 

The  Davis  Drug  Co.,  Altoona,  Pa.,  recently 
held  a  very  successful  formal  opening  of  their 
new  Columbia  talking  machine  department.  The 
line  is  displayed  effectively  in  elegantly  fur- 
nished showrooms,  and  the  department  is  at- 
tracting much  favorable  attention.    G.  B.  Davis 


states  that  he  is  encouraged  by  the  surprising 
volume  of  business  accruing  in  the  first  month 
of  the  department's  existence. 

J.  Newcomb  Blackmail,  of  New  York,  presi- 
dent of  the  National  Talking  Machine  Jobbers' 
Association,  accompanied  by  Mrs.  Blackmail 
and  Louis  Buehn,  the  well-known  jobber  of 
Philadelphia,  were  visitors  in  Pittsburgh,  No- 
vember 21. 

The  Kaufmann  Bros,  talking  machine  depart- 
ment is  in  the  midst  of  a  lively  rush  of  holi- 
day trade,  Manager  E.  F.  Harwood  reports, 
both  machines  and  records  being  in  extremely 
active  demand.  To  relieve  congestion  of  the 
department  on  the  eleventh  floor  and  for  the 
convenience  of  patrons  a  record  service  has 
been  established  on  the  main  floor  and  the 
slogan  is  "All  the  records  all  the  time."  Both 
the  Victor  and  Columbia  lines  are  featured. 

De  Coster  Bros,  have  opened  a  handsome  new 
talking  machine  shop  at  Jeannette,  Pa.  The  Co- 
lumbia line  is  featured  exclusively.  The  store  ad- 
joins their  attractive  ice-cream  parlors,  in  which 
line  they  enjoy  a  long-established  reputation  in 
Jeannette. 

The  Pittsburgh  Retail  Talking  Machine  Deal- 
ers' Association  will  hold  its  regular  monthly 
business  meeting  December  11  at  the  Atlantic 
Gardens,  arid  plans  have  been  laid  for  an  en- 
joyable evening. 

George  Lyons,  of  the  traveling  department  of 
the  Victor  Talking  Machine  Co.,  called  upon  the 
local  trade  the  week  of  November  26. 


PHONOGRAPH  FOR  ALBANY  BOYS 


Albany,  N.  Y.,  December  3. — The  Second  Field 
Hospital  Corps,  recruited  in  this  city,  was  recent- 
ly presented  with  an  Army  and  Navy  Model, 
Edison  phonograph,  by  the  Ladies'  Auxiliary 
of  the  organization,  the  instrument  being  pur- 
chased from  H.  &  J.  Pommer,  153  South  Pearl 
street,  the  local  Edison  dealers. 


Rome  was  not  built  in  a  day,  nor  a  business 
reared  on  a  single  ad. 


KOCH-O-PHONE 


$24.50 


The  KOCH-O-PHONE  is  the  FORD  of  the 
Phonograph  world.  There  is  no  charge  for  the 
name  or  expensive  advertising  added  to  the  cost. 
Most  people  would  rather  pay  $48  (resale  price) 
than  $100  for  the  same  amount  of  pleasure. 
Plays  all  makes  of  disc  records.  No  disconnect- 
ing needed  in  exchanging  from  one  make  of  rec- 
ord to  another.  Simply  turn  the  sound  box  and 
change  needle  to  suit  make  of  record.  This  ma- 
chine for  tonal  quality  and  volume  is  hot  excelled 
by  any  $100  machine  on  the  market. 


No.  23— Height  43  in.,  width  19'X  in.,  depth  22  in. ; 
double  spring  worm  driven  motor;  12  in.  turntable, 
all  metal  trimmings  are  nickel  plated;  made  in  ma- 
hogany finish.  With  tone  modifier;  weight  about 
125  lbs  $24.50 


Tone  Arms  and 
Sound  Boxes 

(Genuine  Mica) 

Our  new  universal  tone 
arm  and  sound  box,  No. 
3,  has  proven  a  big  suc- 
cess. Has  all  the  desired 
requisites  in  the  way  of 
producing  a  clear,  rich  and 
musical  tone. 


Price   $1.50 

In  Lots  of  One  Thousand 


ANDS  KOCH,  Manufacturer 
296  Broadway  NEW  YORK 


No.  2 
Real  Mica,  95c 
in  100  Lots 
Imitation  Mica,  85c 
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"Compare,"  we  say  to  readers  of  Columbia  adver- 
tisements. "Investigate/*  we  say  to  dealers.  The 
more  you  know  about  Columbia  products  and. the 
practical  merchandising  helps  the  Columbia  Dealer 
Service  Department  offers  to  dealers  the  more  you 
will  want  to  become  a  Columbia  dealer. 

Columbia  Graphophone  Co. 

Wool  worth  Building,  New  York 


TALKING  MACHINES  A  "NECESSITY"  IN  THE  TWIN  CITIES 

Increasing  Demand  for  These  Instruments  for  Both  Home  and  Camp  Purposes — Big  Campaign 
of  Publicity  Instituted  for  Holiday  Business — The  Strike  Situation 


St.  Paul  and  Minneapolis,  Minn.,  December  5. 
— Music  reproducing  machines,  whether  named 
talking  machines  or  phonographs  or  some  other 
combination  of  "phone"  and  "graph"  would  ap- 
pear to  be  a  household  necessity  in  the  Twin 
Cities  judging  from  the  display  that  is  made  of 
these  instruments  by  the  music  houses  and  the 
department  stores.  Phonograph  advertisements 
have  the  conspicuous  pages  in  the  daily  news- 
papers and  the  department  stores  save  their  best 
windows  for  their  display. 

What  the  sales  will  aggregate  for  the  holiday 
season  alone  is  not  easy  to  determine,  but  the 
figures  will  be  up  among  the  leading  commodities 
in  the  totals.  A  phonograph  is  a  staple  article 
of  commerce  in  this  section  of  the  country. 

The  fact  has  become  more  noticeable  since 
the  National  Guard  commands  and  the  National 
Army  were  called  out.  While  the  military  au- 
thorities refused  to  assign  any  of  the  National 
Army  cantonments  to  Fort  Snelling  and  also 
hurried  the  guards  away  as  soon  as  they  had 
mobilized  the  latter  remained  long  enough  to 
bring  some  business  to  the  dealers  in  talking 
machines.  Several  Victrolas  and  the  Army  and 
Navy  style  of  the  Edison  went  out  to  Fort 
Snelling  before  they  got  away,  and  had  Fort 
Snelling  received  what  the  local  people  believe 
would  have  been  a  fair  proportion  of  the  guards 
and  the  army  there  would  have  been  a  big  trade 
in  talking  machines  and  records  to  the  soldier 
boys.  As  it  is  the  people  back  home  arc  for- 
warding records  to  the  various  camps  in  a  con- 
tinuous stream. 

These  instruments  also  have  become  a  neces- 
sity in  the  public  schools,  not  only  for  entertain- 
ment purposes,  but  as  an  aid  in  teaching.  Prac- 
tically every  school  in  the  Twin  Cities  has  ma- 
chines, and  the  effort  is  being  made  to  install 
one  in  every  room,  so  great  is  the  utility  of  the 
instruments  in  teaching. 

Miss  Blanche  Sorenson,  formerly  with  the  Vic- 
tor Co.,  is  at  the  head  of  the  education  campaign 
conducted  by  W.  J.  Dyer  &  Bro.,  and  any  one 
doubting  that  the  talking  machine  has  become 
a  public  necessity  should  follow  in  her  wake 
for  a  few  days. 

Should  talking  machines  be  left  off  the  list 
of  freight  essentials  it  will  hit  Minnesota  a  seri- 
ous blow  and  not  entirely  from  a  financial  stand- 
point either. 

The  Columbia  Co.  is  taking  a  conspicuous 
part  in  the  advertising  campaigns  now  being- 
conducted  in  the  Twin  Cities.  The  addition  of 
the  Columbia  line  to  the  Foster  &  Waldo  trade 
has  given  it  an  increased  vogue,  particularly  in 
Minneapolis.  At  the  same  time  houses  like  the 
T.  C.  Borg  Furniture  Co.,  the  Bonyea  Co.  and 
Howard,  Farwell  &  Co.  are  making  notable  Co- 
lumbia displays  in  St.  Paul. 

The  Victrola  business  is  unprecedented  ac- 
cording to  veracious  statements  of  the  jobbing 
houses  and  retail  dealers  alike.  It  is  impossi- 
ble to  obtain  certain  lines  of  Victor  goods  and 


that's  all  there  is  to  it.  The  dealers  perforce 
must  do  the  best  they  can  with  what  is  doled 
out  to  them  from  the  headquarters  and  see  a 
lot  of  nice  business  escape  them  but  they  smile 
cheerfully  over  their  losses. 

E.  F.  O'Neill,  of  the  Beckwith-O'Neill  Co., 
states  that  the  retail  men  are  in  positive  distress 
as  they  have  no  reserve  stock  worthy  of  the 
name  and  the  demand  is  much  heavier.  Foster 
&  Waldo  have  sent  out  wires  in  all  directions 
to  ship  anything  over  $50  machines  without 
delay  and  regardless  of  style  or  wood,  any- 
thing that  has  a  Victor  name  on  it. 

Just  as  if  the  Victor  dealers  did  not  have  trou- 
bles enough  they  now  are  threatened  with 
scarcity  of  records.  The  old  standard  composi- 
tions are  hard  to  get  and  certain  favorites  the 
Beckwith-O'Neill  Co.  can't  supply. 

W.  J.  Dyer  &  Bro.  have  disposed  of  their 
Edison  cylinder  line  to  Laurence  H.  Lucker, 
president  of  the  Minnesota  Phonograph  Co.  The 
Dyers  handled  this  line  for  about  fourteen 
years,  and  were  instrumental  in  giving  it  a  wide 
prestige  in  the  Northwest.  George  Mairs, 
manager  of  the  talking  machine  department,  ex- 
plains that  the  sale  is  made  solely  for  the  con- 
venience of  the  house  in  consolidating  its  stock 
and  giving-  additional  space  for  its  expansion 
plans.  The  Edison  instruments  have  been  go- 
ing out  in  carload  lots  of  late. 


The  Brunswick  phonograph  is  making  a  bid 
for  the  public  attention  through  conspicuous 
newspaper  advertising,  the  biggest  publicity 
work  being  by  Boutell  Bros.,  a  large  furniture 
house  in  Minneapolis. 

The  Twin  Cities  are  in  the  heat  of  a  street 
car  strike,  which  may  upset  the  hopes  of  the 
people  for  a  peaceful  period.  Organized  labor 
and  the  State  public  safety  commission  are 
deadlocked  on  a  proposition  of  wearing  union 
buttons  by  a  small  portion  of  the  street  rail- 
way employes.  The  labor  leaders  insist  that 
Federal  authorities  settle  the  matter,  but  to  this 
the  Governor  and  the  commission  are  opposed. 
As  yet  there  has  been  no  serious  interruption 
to  business,  except  to  the  saloons,  which  have 
been  closed  for  a  day  or  two  at  a  time,  as  the 
authorities  deemed  advisable. 


SECURING  ORDERS  FOR  READY  FILE 


Frank  O.  Wilking,  President  of  Ready  File  Co., 
at  Present  Covering  the  East 


Frank  O.  Wilking,  president  of  the  Ready 
File  Co.,  Indianapolis,  is  at  present  in  the  East 
calling  on  the  trade  in  the  interests  of  the  Ready 
File.  The  very  convenient  and  successful  filing 
system  for  talking  machine  records.  The  re- 
sults of  his  trip  thus  far  have  been  gratifying, 
he  having  taken  a  large  number  of  orders  for 
immediate  and  future  delivery.  The  holiday 
demand  for  this  important  accessory  has  broken 
all  previous  records. 


Ward's  Khaki  Moving  Covers 


Grade  "D"  Cover  with  No.  3  Straps. 


PROTECT  YOUR  MACHINES  FROM  ALL 
KINDS  OF  WEATHER 

and  will  enable  you  to  deliver  them 
free  from  dust,  scratches,  bruises 
and  all  other  finish  destroyers 

Our  covers  are  faced  with  Standard  Khaki, 
lined  with  a  heavy  grade  flannel,  interlined 
with  an  exceptionally  good  grade  of  heavy 
cotton  or  felt,  diagonally  and  closely  quilted, 
and  manufactured  according  to  the  usual 
superior  "WARD  New  London  "  quality. 

Grade  "D"$5°i  Grade  "K" $7.5* 

Carrying  Straps:  No.  1  $1.00;  No.  2  $2.00;  No.  3$3.50 

ORDER  SAMPLE  COVER  ON  APPROVAL 

With  Name  of  Machine  silk  embroidery  on  any  Cover;  extra, _. 25c. 

With  Dealer's  Name  and  Address,  first  Cover;  extra  $1.00 

Same  on  additional  Covers,  each  extra     50c 

Write  for  booklet 

The  C.  E.  Ward  Co. 

(Well-known  Lodge  Regalia  House) 

101  William  St.,  New  London,  Ohio 

Also  Manufacturers  of  Rubberized  Covers 
and  Dust  Covers  for  the  Wareroom 
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Phonograph 


A  Finished  Product 


Adam.   21x22x45.  $100. 


Queen  Anne.    22x39x36.  $165. 


Reaching  the  highest  pinnacle  in  the 
Art  of  Reproduction— Cabinet 
building  and  mechanical 
perfection 

A  phonograph  in  the  construction  of 
which  no  expense  has  been  spared  and 
assembled  with  the   greatest   of  care. 


CABINETS. — Superlative  in  their  artistic  design  and  beautiful 
finish. 

TONE, — Interprets  records  of  any  make  more  clearly,  dis- 
tinctly] naturally,  and  without  the  slightest  rattle  or  blast  than 
it  is  possible  to  conceive.    Surface  noises  eliminated. 

VOLUME.— Greater  than  usual  and  regulated  to  any  shade 
from  any  part  of  the  room — by  the  operator. 

MOTOR. — A  wonderful  piece  of  mechanism,  in  a  class  by  itself 
for  smooth,  quiet  running  and  winding.  We  claim  for  this 
motor  that  it  is  unequalled  for  efficiency  and  noiselessness. 

EI/ECTRIC  MOTOR. — We  will  install  our  electric  motor  in 
any  of  our  styles  at  an  additional  price  of  $25  for  any  model. 

RECORD  CONTAINERS. — Commodious  and  convenient  to  the 
highest  degree.    Capacity  from  80  to  200  records. 

OTHER  QUALIFICATIONS 

Positive  Auto  Stop. 
Wood  Horn. 
Jewel  Points. 

Point  always  on  centre  for  all  records. 
Plays  all  records. 

Remove  one  screw  to  expose  motor. 

Since  1865  The  Widdicomb  Furniture  Company  has  been  one' 
of  the  largest  and  highest-class  manufacturers  of  fine  furniture 
in  Grand  Rapids — the  home  of  fine  furniture — and  are  too 
sound  and'  conservative  an  institution  to  make  the  above  claim 
without  facts  as  foundations. 

We  offer  eight  models — four  conventional  uprights  and  four 
table  types,  in  mahogany  or  walnut,  ranging  in  prices  from 

nOO  to  $250 

Being  from  $25  to  $100  below  the  usual  list  prices.  Owing  to 
low  overhead  carried  by  the  phonograph  division,  and  the  fact 
that  we  make  all  our  most  expensive  parts. 

Catalogues  Now  Ready 

This  line  is  the  dealers'  opportunity  to  offer  the  acme  of  value 
to  the  prospective  customer  and  enjoy  for  themselves  an  un- 
usual discount. 


Chippendale.    23x23x48.  $250. 


PHONOGRAPH  DIVISION 

The  Widdicomb  Furniture  Co. 

Established  1865 

Grand  Rapids  Michigan 


ATTENTION,  INVENTORS— While  our  product  is 
equipped  with  every  known  improvement  we  will  gladly 
consider  any  new  inventions. 


Adam.   22x39x36.  $140. 


Colonial  Adam. 


24x23x4S. 


$175. 
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HOW  NEW  YORK  EVENING  WORLD  CARTOONIST  SIZES  UP  THE  TALKING  MACHINE  TRADE 


ENTHUSIASTIC  OVER  HOLIDAY  PROSPECTS  IN  ST.  LOUIS 


Jobbers  and  Dealers  are  Especially  Pleased  O 
Send  Records  on  Approval — Columbia  "Bed 


ver  Conditions  in  Country  Districts — Refuse  to 
-Time"  Series  Popular — News  of  the  Month 


St.  Louis,  Mo.,  December  8. — There  are  some 
spotted  reports  heard  as  to  the  Christmas.  Some 
dealers  report  an  increased  number  of  holiday 
sales  in  storage,  others  assert  that  the  number  is 
far  less  than  usual.  The  jobbers  are  enthusi- 
astic over  the  prospects  and  the  orders  already 
on  file  and  those  filled.  There  is  less  talk  as 
to  a  lack  of  machines  this  year  than  for  sev- 
eral years,  but  on  the  other  side  there  are  more 
of  the  formerly  exclusive  dealers  who  have 
added  a  second  line  and  are  prepared  for  the 
worst.  Jobbers  assert  that  the  small  dealers 
and  the  country  merchants  are  quite  enthusi- 
astic over  the  showing  so  far  and  are  liberal 
with  their  orders  for  December  shipment.  Of 
course,  the  larger  dealers  have  made  their  case 
as  to  stocks  and  they  appear  to  be  rather  con- 
fident of  the  situation. 

The  recent  record  trade  apparently  has  been 
heavier  than  there  is  precedent  for  and  to  a  large 
extent  unexpected.  Apparently  the  factories  have 
been  able  to  meet  the  demands  in  fair  way,  for 
few  complaints  are  heard.  Extraordinary  prep- 
arations are  being  made  for  handling  the  gift 
trade  during  the  holiday  season,  a  trade  which 
has  been  growing  as  the  ownership  of  machines 
is  extended. 

During  the  past  month  the  Artophone  Co.,  at 
1113  Olive  street,  has  been  showing  more  en- 
thusiasm over  the  local  trade  than  at  any  pre- 
vious stage  of  its  existence.  Daily  newspaper 
advertising  has  been  carried  for  the  $55  model, 
recently  put  on  the  market,  and  R.  H.  Cone, 
Jr.,  reports  a  surprisingly  good  business.  He 
says  that  he  now  is  realizing  the  benefit  of  the 
name  "Artophone,"  which  has  been  on  the  mar- 
ket for  three  years,  but  has  never  been  adver- 
tised previously  except  in  a  quiet  way.  Until 
two  months  ago  the  Artophone  made  no  bid 
for  retail  trade. 

Wholesale  Manager  Salmon,  of  the  Columbia 
Co.,  reports  an  enthusiastic  reception  of  the 
"Bed  Time  Stories,"  as  the  Thornton  Burgess 
records  are  known.  He  took  them  to  the  trade 
the  first  of  the  month  and  found  every  dealer 


ready  to  welcome  them.  A  good  drive  also  has 
been  made  on  the  sets  of  special  holiday  card- 
board show  cards  for  Columbia  records,  Mr. 
Salmon  says.  "I  do  not  see  how  business  could 
be  much  better  with  us,"  was  Mr.  Salmon's  sum- 
ming up  of  the  situation.  "Our  dealers  are  en- 
thusiastic and  confident  and  our  orders  are  tax- 
ing our  capacity." 

Manager  Guttenberger,  of  Aeolian  Hall,  Vo- 
calion  department,  was  making  a  private  show- 
ing early  in  the  month  of  the  new  models  of 
Vocalions  in  square  cabinets.  These  models, 
which  were  to  be  priced  from  $215  up,  amazed 
the  practical  men  of  the  trade  who  were  invited 
to  give  them  an  inspection. 

The  executive  committee  of  the  Victor  Deal- 
ers' Tristate  Association,  reported  elsewhere, 
has  decided  to  open  a  record  exchange  for 
members.  J.  F.  Ditzell,  of  the  Famous  &  Barr 
Co.,  who  made  the  suggestion,  will  work  out 
details.  Members  overstocked  with  certain  rec- 
ords will  post  their  list  with  the  secretary  and 
see  what  exchanges  can  be  made.  Settlements 
will  be  made  monthly.  E.  A.  Rauth,  of  the 
Koerber-Brenner  Music  Co.,  has  been  made 
chairman  of  the  publicity  committee  with  power 
to  select  his  associates. 

The  Murmann  Co.  has  opened  a  salesroom  for 
the  Grand-Trolia  machine,  which  is  made  in 
various  models  at  a  long  scale  of  prices. 

The  Artophone  Co.  will  soon  offer  the  Gennett 
records  in  addition  to  the  Emerson  records, 
which  have  been  handled  for  several  months. 

Miss  Rose  Rosenblatt,  who  was  in  charge  of 
the  phonograph  department  for  the  Brunswick- 
Balke-Collender  Co.,  has  joined  the  Aeolian  Hall 
staff  to  take  charge  of  the  record  department. 
Miss  Schroeder,  who  is  in  charge  of  this  de- 
partment, has  joined  the  Mengle  Music  Co.  staff. 

The  Mozart  Talking  Machine  Co.,  formerly 
working  in  connection  with  the  Missouri  Fur- 
niture Co.,  has  acquired  the  Colonial  Cabinet 
Co.,  recently  damaged  by  fire,  and  soon  will 
have  a  cabinet  factory  going  of  its  own. 

The  Kieselhorst  Piano  Co.  has  ceased  to  send 


out  Victor  records  on  approval.  A.  M.  Magoon, 
manager  of  the  talking  machine  department, 
says  that  the  new  plan  is  working  out  well  and, 
barring  the  first  few  disappointments,  there  have 
been  no  complaints  and  no  worth-while  cus- 
tomers have  been  lost.  The  customers  are 
urged  to  come  and  hear  the  new  records  month- 

ly- 

This  step  was  taken  after  careful  record  was 
kept  of  the  number  of  records  involved  in  the 
approval  plan,  the  damage  and  the  extra  stock 
accumulated  in  an  effort  to  keep  a  working  sup- 
ply on  hand.  It  was  shown  that  the  sales  did 
not  justify  the  expenditure  and  the  trouble. 
Later  sales  have  proven  this.  No  effort  will 
be  made  to  sell  sealed  records,  as  the  records 
handled  are  kept  clean  until  sent  out. 

As  a  part  of  the  exhibit  supplied  for  the  open- 
ing of  the  new  warerooms  of  the  Silverstone 
Music  Co.,  it  is  announced,  is  the  original  pho- 
nograph made  by  Thomas  A.  Edison,  the  one 
with  the  tinfoil  for  the  record. 


NEW  RECORD  OF  MISSOURI  WALTZ 

Victor  Co.  Announces  Twelve-Inch  Record  of 
Popular  Number  by  Smith's  Orchestra 


In  response  to  a  strong  demand  from  the 
trade  for  twelve-inch  orchestra  records  of  the 
tremendously  popular  "Missouri  Waltz,"  the 
Victor  Talking  Machine  Co.  has  announced  a 
record  of  that  type  (35663)  played  by  Smith's 
Orchestra,  and  bearing  on  the  reverse  side 
"Kiss  Me  Again,"  by  the  same  author. 

The  new  record  has  not  been  listed  in  the 
January  advance  list,  but  dealers  are  advised  that 
they  may  have  orders  now  on  file  for  the  ten- 
inch  band  records  of  the  waltz  filled  by  the 
twelve-inch  orchestra  record,  if  they  notify  their 
wholesalers  accordingly. 


CLOSING  A  GREAT  BUSINESS  YEAR 

I.  Davega,  Jr.,  Inc.,  Victor  distributors,  re- 
port that  they  are  closing  an  exceptionally  fine 
year.  I.  Davega  is  now  back  at  his  desk  after 
an  absence  of  about  one  and  one-half  years, 
and  is  anxious  to  welcome  his  friends  who  are 
numerous  in  the  trade. 


The  GABELOLA 

The  Home  Entertainer  Supreme 

Plays  a  repertoire  of  24  numbers  continuously,  doing  all  the  work  itself.  The  owner  does 
not  have  to  change  the  needles,  records  or  wind  the  motor.   It  plays  any  lateral  cut  record. 

It  is  decidedly  artistic  in  appearance,  has  a  wonderful  tone,  and  musically  and  mechan- 
ically represents  a  distinct  achievement.  It  is  absolutely  unique,  and  is  an  instrument  that 
wijl  appeal  to  the  very  best  trade  in  your  community.  It  is  made  in  several  attractive  styles 
and  is  finished  in  Mahogany,  Circassian  walnut,  oak  and  mission. 

The  GABELOLA  will  prove  a  veritable  bonanza  for  the  high  class  holiday  trade. 

G ABEL'S  ENTERTAINER  COMPANY 

210  N.  ANN  STREET,    —    General  Offices  and  Factory    —     CHICAGO,  ILL. 

GABEL'S  ENTERTAINER  SALES  CO.,  Suite  512,  No.  117  N.  Dearborn  St..  Chicago 
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Give  Them  What  They  Want ! 

The  tremendous  demand  for  PATHE  PATHEPHONES  during 
the  past  year  is  UNQUESTIONABLE  PROOF  that  the  people 
are  no  longer  satisfied  with  a  ONE-RECORD  machine. 

The  people  have  been  educated  regarding  Records — They  know 
that  there  are  good  Pathe  Records — They  know  that  there  are 
good  Victor  Records — that  there  are  good  Columbia  Records 
and  good  Edison  Records — 

The  people  want  to  hear  ALL  makes  of  records  and  they  must  have  a 
talking  machine  THAT  WILL  PLAY  all  makes  of  records — 

The  ffirffie,  Pathephone 

Is  the  Only  Standard  Talking  Machine  That 
Gives   You  This    Great   Selling  Advantage 


This  and  other  grand  fea- 
tures— the  Pathe  Sapphire 
Ball  and  Pathe  Everlasting 
Records  —  make  Pathe  the 
greatest  of  all  phonograph 
propositions. 

Hook  Up  With  the 
Pittsburgh  Pathephone  Co. 
for  Real  Pathe  Service  ! 


;3!Pathephone  $75  Model 


Pathephone  $225  Model 


Pathephone  $100  Model 


Pathephone  $110  Model 


Pathephone  $175  Model 


PITTSBURGH   PATHEPHONE  CO. 

983  LIBERTY  AVENUE,  PITTSBURGH,  PENNSYLVANIA 
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FORECAST  LIVELY  BUSINESS  YEAR     BRIDGEPORT  PLANT  DOES  WAR  WORK 


Otto  Heineman  Bases  Optimistic  View  of  1918 
Prospects  on  Authentic  Reports  from  All  Sec- 
tions of  the  Country — Plans  Expansion 


Otto  Heineman 


"We  are  looking  forward  to  an  excellent  talk- 
ing machine  business  in  1918,"  said  Otto  Heine- 
man,  president  of  the  Otto  Heineman  Phono- 
graph Supply  Co.,  New 
York.  As  the  head  of 
this  very  successful 
house,  Mr.  Heineman's 
predictions  for  the  com- 
ing year  are  based  on 
authentic  reports  from 
his  sales  offices 
throughout  the  coun- 
try. Heineman  motors 
and  the  other  products 
manufactured  by  this 
concern  are  being  used 
by  all  of  the  leading 
manufacturers,  and  Mr. 
Heineman's  views  re- 
flect the  sentiments  of 
manufacturers  located  in  various  parts  of  the 
country. 

"•There  is  every  reason  to  believe  that  those 
manufacturers  who  have  established  their  prod- 
ucts and  their  names  during  the  past  few  years 
will  find  no  difficulty  in  developing  profitable 
business  in  1918.  We  have  adopted  the  slogan 
'A  phonograph  for  every  home,'  and  we  firmly 
believe  that  the  talking  machine  can  be  re- 
garded as  more  essential  in  times  of  war  than 
in  times  of  peace.  The  public  must  have  music 
and  the  talking  machine  offers  the  ideal  form 
of  entertainment  at  a  minimum  expenditure. 

"The  past  year  has  been  very  satisfactory  in 
all  divisions  of  our  business,  and  we  are  mak- 
ing plans  for  an  increase  all  along  the  line  in 
1918.  We  have  made  arrangements  for  an  ad- 
ditional factory  at  Putnam,  Conn.,  to  handle 
the  Dean  needle  business,  and  during  the  past 
six  months  our  Meisselbach  division  has  more 
than  doubled  its  machine  equipment  in  order 
to  handle  the  fast  growing  demand  for  the 
Meisselbach  products.  A.  F.  Meisselbach,  sec- 
ond vice-president  of  our  company,  and  Pliny 
Catucci,  his  technical  expert,  are  working  day 
and  night  to  furnish  talking  machine  manu- 
facturers with  prompt  deliveries  of  the  Meissel- 
bach motors,  tone  arms  and  sound  boxes.  At 
Elyria,  where  the  Heineman  products  are  manu- 
factured, we  have  enlarged  practically  every  de- 
partment of  our  factory  during  the  past  year. 
Even  with  these  increased  facilities  we  have 
found  it  impossible  to  keep  pace  with  the  de- 
mands of  our  clients,  and  according  to  our  pres- 
ent plans  there  will  be  further  factory  enlarge- 
ments at  the  Elyria  plant  after  the  first  of  the 
year." 


CATALOGS  OF  VICTROLA  PARTS 


Fourteen   New  Folders   Issued   Covering  the 
Latest  Types  of  Machines  Marketed 


The  Victor  Talking  Machine  Co.  has  just  is- 
sued for  the  convenience  and  information  of 
wholesalers  and  dealers  fourteen  new  repair 
part  catalogs  for  Victrolas  IV-A,  VI-A,  VIII, 
IX  (2),  X,  X-A,  XI  (2),  XI-A,  XIV  (2),  XVI 
and  XVII,  which  are  equipped  with  new  style 
motors  and  improved  taper  arms. 

The  new  mechanical  features  that  have  been 
incorporated  in  the  machines  have  necessitated 
the  issuance  of  the  new  catalogs  and  repair 
parts,  and  they  have  been  prepared  on  the  com- 
prehensive scale  that  characterizes  Victor  Co. 
literature  of  that  sort.  The  various  parts  are 
illustrated  in  detail  on  one  page,  and  on  the 
succeeding  page  are  found  the  prices  and  other 
special  features.  The  parts  are  carefully 
grouped  for  the  sake  of  convenience  in  order- 
ing. 


Factory  of  American  Graphophone  Co.  Now 
Manufacturing  Small  Motors  for  Photographic 
Machines  Used  by  U.  S.  Army  Aviators 


There  recently  appeared  an  article  in  a 
Bridgeport,  Conn.,  newspaper  referring  to  the 
fact  that  the  American  Graphophone  Co.,  of 
that  city  (manufacturer  of  Columbia  products) 
is  making  special  apparatus  ^or  the  use  of  the 
Government  in  the  present  war.  This  article 
read  as  follows: 

"It  was  announced  recently  that  the  American 
Graphophone  Co.  is  just  now  engaged  in  the 
making  of  some  articles  of  war,  as  well  as  the 
making  of  talking  machines  and  records,  in  the 
shape  of  a  small  motor  for  photographic  ma- 
chines used  by  aviators  of  war,  so  the  article 
hardly  comes  under  the  head  of  'munitions'  al- 
though it  adds  to  the  diversity  of  Bridgeport's 
industrial  activity  to  aid  Uncle  Sam  in  the 
present  war. 

"The  making  of  a  motor  for  a  photographic 
instrument  is  a  new  departure,  but  the  secret 
of  it  all  is  that  an  inventor  at  Rochester,  N.  Y., 
where  all  the  kodaks  are  made,  has  perfected 
a  camera  for  this  special  work.  The  old  meth- 
ods used  by  aviators  of  war  in  taking  pictures 
of  a  country  was  that  they  took  up  a  certain 
number  of  plates  and  did  the  adjusting  and 
all  that  sort  of  thing  when  flying  at  a  rapid 
rate,  a  method  long  considered  too  cumber- 
some to  work  to  full  advantage,  and  'it  was 
never  just  ready  at  the  right  time.' 

"The  kodak  people  received  all  the  complaints 
of  the  French  and  American  aviators  at  the  war 
front  in  France,  and  the  question  came  up  if 
there  was  not  some  way  to  overcome  them. 
The  result  of  experimenting  is  that  a  photo- 
graphic instrument  has  been  designed  and  in- 
vented for  war  flying  machines. 

"By  this  machine  the  pictures  are  taken  on 
a  film  instead  of  plates,  and  when  the  motor 
is  running  will  take  1,000  overlapping  impres- 
sions, or  pictures,  capable  of  taking  fifty  miles 
of  territory. 

"This  machine  is  made  for  the  American 
aviation  service,  but  it  may  be  extended  to  the 
French  and  British  machines,  at  least  that  is 
expected.  The  machine,  it  is  said,  is  a  big  jump 
forward  in  photography.  It  has  a  wonderful 
lens,  and  the  photographs  of  the  enemy's  coun- 
try— trenches,  roads  and  positions — are  brought 
out  wonderfully  clear,  and  the  point  of  interest 
is,  that  the  machine  is  ready  to  snap  when  the 
operator  wants  it  with  the  aeroplane  going  at 

m 


the  rate  of  sixty  or  a  hundred  miles  an  hour. 

"As  stated,  the  entire  machine  is  made  in 
Rochester,  but  the  small  motors  for  it  are  made 
by  the  Graphophone  people,  and  so  far  only  125 
of  them  have  been  made,  but  at  that  the  aero- 
camera is  keeping  ahead  of  the  making  of  the 
flying  machines.  The  officials  are  hopeful  that 
the  order  here  will  eventually  be  a  very  impor- 
tant one  in  the  factory's  output." 


EMPHASIZE  USE  OF  BAND  RECORDS 


Suggestion  of  Pathe  Freres  Phonograph  Co.  is 
Most  Timely  in  View  of  Gen.  Pershing's  Or- 
der that  Army  Bands  be  Strengthened 


The  Pathe  Freres  Phonograph  Co.,  Brooklyn, 
N.  Y.,  has  often  suggested  to  its  dealers  that 
they  feature  the  many  band  records  which  are 
listed  in  the  Pathe  catalog,  and  has  frequently 
emphasized  the  fact  that  its  repertoire  of  band 
recordings  include  selections  played  by  the  best 
European  bands.  The  company's  enthusiasm  over 
its  European  band  records  is  well  justified  by  an 
article  written  recently  by  Thomas  W.  Johnson 
that  appeared  in^.the  New  York  Evening  Sun. 
This  article,  which  was  entitled  "Yankee  Bands 
to  Be  Remodeled,"  reads  as  follows: 

"With  the  American  Army  in  France,  November  24. — 
Gen.  Pershing  has  ordered  that  all  army  bands  be  im- 
proved and  strengthened  so  the  troops  may  have  the  in- 
spiration of  first-class  martial  music.  It  is  regrettable,  but 
true,  that  at  present  the  French  bands  are  far  superior 
to  the  American  organizations,  so  the  Americans  are  learn- 
ing from  the  French. 

"All  bandmasters  of  the  first  contingent  are  visiting  the 
bands  of  French  regiments  stationed  nearby.  The  Ameri- 
cans are  studying  new  methods,  the  result  of  which  will 
change  our  bands,  increasing  the  present  maximum  of 
twenty-eight  pieces  so  that  they  can  attain  the  same  volume 
as  the  French  bands,  which  often  have  fifty  bandsmen  in 
addition  to  thirty-six  drummers  and  trumpeters.  American 
musicians  are  to  be  regrouped  so  as  to  obtain  a  better 
tone.  Also  they  will  have  a  larger  money  allowance  for 
the  purchase  of  music. 

"The  French  are  anowed  ten  times  as  much  for  buying 
music  as  the  Americans  are.  Their  repertoires  are  far 
larger  than  ours.  Just  now  they  practice  six  hours  a  day 
to  our  three,  because  our  bandsmen  are  learning  first  aid, 
so  as  to  act  as  stretcher  bearers  when  our  troops  go  into 
action. 

"The  American  bandsmen  are  full  of  admiration  for  the 
French  musicians,  who  not  only  delight  the  ear  but  also 
the  eye,  because  of  the  fanfare  in  which  the  trumpets, 
decorated  with  bright  pennons,  are  tossed  into  the  air. 

"Our  shortcomings  are  largely  due  to  the  fact  that  the 
old  army  bands  were  not  strong  enough  to  furnish  the 
nucleus  of  new  musician  organizations  for  the  many  new 
regiments.  These  regiments  have  had  to  build  up  their 
bands  anew. 

"The  importancee  of  stirring  music  is  fully  recognized 
in  all  armies.  It  has  a  great  effect  on  the  morale  of  troops, 
as  witness  the  inspiration  of  the  'Sambre  et  Meuse'  for 
the  French  at  the  battle  of  Verdun.  The  Yankees  are 
determined  to  be  as  good  as  the  best." 


VICTOR  RECORDS 

In  Every  Language 

VICTOR  NEEDLES 

Tungstone  and  Fibre 


200  IN  A 
METAL  BOX 


STEEL  NEEDLES 


300  IN  A 
METAL  BOX 


For  Immediate  Delivery 


Write  for  Our  Prices 


The  man  who  has  done  his  best  has  done 
everything.  The  man  who  has  done  less  than 
his  best  has  done  nothing. 


I.  DA  VEGA,  Jr.,  Inc. 

125  WEST  125th  STREET       NEW  YORK 

Victor  Faciory  Wholesalers 
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THE  EFFECT  OF  DAMPNESS  ON  TALKING  MACHINE  RECORDS 


Interesting  Subject  Treated  at  Length  by  James 
News  of  London — How  Moisture  Inj 


Scott  in  Illustrated  Article  in  Talking  Machine 
ures  the  Playing  Surface  of  Records 


Throughout  all  nature  water  exerts  a  won- 
derful influence,  either  beneficially  or  detrimen- 
tally. It  acts,  with  the  gases  entangled  in  it, 
as  a  solvent  for  the  hardest  rocks  and  metals, 
gradually  reducing  them  to  powders  or  solu- 
tions, which  ultimately  get  washed  away  by  its 
own  help.  Mineral  masses  become  soft,  which 
yields  some  of  its  ingredients  for  the  support 
of  plants,  and  these  latter  enable  animals  to  sub- 
sist and  multiply.  We  get  our  resins,  waxes, 
fats,  oils,  and  so  on,  from  all  sources — animal, 
mineral,  and  vegetable — but  if  it  had  not  been 
for  the  assistance  rendered  by  water  these 
would  not  now  be  .in  existence.  This  brief 
generalization  forces  us  to  conclude  that  water 
must  be  expected  to  still  act  effectively  on  manu- 
factured goods  of  almost  every  kind;  even  when 
its  presence  is  not  very  obvious. 

Dampness,  mist,  moisture,  steam,  vapor — 
these  are  all  convenient  designations  for  vary- 


ing degrees  of  water,  which  is  produced  visibly 
as  such  by  their  condensation  on  to  cooler  ob- 
jects. 

.  There  is  too  much  readiness  to  assume  that 
the  dulness  which  overspreads  the  surfaces  of 
records  is  due  to  a  film  of  smoke,  dust,  etc.,  which 
is  really  an  additioji  to  the  substance.  It  would 
be  nearer  the  truth  to  regard  the  deposit  as 
consisting  largely  of  minute  particles  extracted 
from  the  wax  by  moisture,  intermingled  with 
debris  from  other  sources.  When  this  layer  is 
wiped  off,  and  the  record  is  restored  to  a  fresh 
state  of  brightness,  many  of  its  actual  ingredi- 
ents must  be  removed.  As,  however,  the  sepa- 
rate granules  are  invisible  to  the  naked  eye,  it 
does  not  appear  that  any  difference  of  struc- 
ture has  occurred,  but  in  such  cases,  constantly 
repeated,  there  is  evidently  an  alteration  capable 
of  spoiling  the  quality  of  the  reproductions. 
Closely  examine  the  surface  of  a  record,  in 
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Comparison  Removes  All  Doubt  of 
Its  Indisputable  Superiority 


It  is  only  when  you  have  listened  to  and 
critically  examined  the  instrument  that  you 
can  know  and  appreciate  the  difference  be- 
tween Delpheon  and  merely  a  phonograph. 


DELPHEON  IS  READY  TO  UNDERGO  ANY  TEST 
AS  DIFFICULT  AS  CAN  BE  DEVISED  TO  PROVE 
ITS  ABSOLUTELY  INCOMPARABLE  TONAL  BEAUTY 


An  opportunity  awaits  you,  dealers. 
Only  a  postal    card  is  necessary. 


The  DELPHEON  COMPANY 


BAY  CITY 


MICHIGAN 


a  good  light,  through  a  strong  reading  lens, 
and  you  will  see  that  the  so-called  wax  is  speck- 
led in  an  exceedingly  minute  manner.  These 
dots  indicate  granules  and  indefinable  substance 
between  them,  which  are  separated  by  wear  and 
other  agencies. 

While  it  is  not  necessary,  for  our  present 
purpose,  to  deal  with  the  constituents  of  rec- 
ords, it  may  be  stated  that  the  foundation  sub- 
stances are  shellac  and  carbonaceous  matter, 
along  with  certain  fats,  oils,  and  waxes.    It  is 


No.  1 — One-thirtieth  inch  space  -on  glass,  magnified, 
showing  the  powder  of  a  record  soaked  in  a  drop 
of  water,  which  has  extracted  various  ingredients 
and  deposited  them  as  curious  objects. 

not  a  true  wax  in  itself,  because  a  wax  melts  to 
a  transparent  fluid,  and  cools  in  an  opaque  solid. 
Most  of  these  items  are  nominally  insoluble  in 
water;  but  it  is  quite  easy  to  prove  that  some 
of  them  do  dissolve  out  when  they  get  the  op- 
portunity. If  we  magnify  the  fractured  edge  of 
a  record  we  shall  see  that  it  is  composed  of  a 
granular  mass  in  which  brilliant,  and  also  dull, 
crystals  are  scattered. 

By  rubbing  the  ribbed  surface  of  a  piece  of 
record  against  the  edge  of  a  broken  piece,  hold- 
ing them  meantime  over  a  sheet  of  white  paper, 
a  fine  dust  will  be  obtained.  There  are  sharply 
angular  granules,  between  which  lie  collections 
of  the  minutest  possible  particles  in  the  form  of 
filigree.  Now  transfer  the  dust  to  a  drop  of 
water  lying  on  a  glass  slide,  and  leave  it  undis- 
turbed for  a  few  hours.  The  water  will  sodden 
some  of  the  granules,  and  extract  their  soluble 
elements.  Upon  evaporation,  the  extract  will  be 
deposited  around,  and  within,  the  pile  of  gran- 
ules as  an  irregular  whitish  smudge.  Magnify 
this  area,  and  we  shall  find  that  it  is  composed 
of  beautifully  shaped  crystals,  nodules,  and 
other  figures,  some  transparent,  and  others 
opaque,  or  nearly  so,  as  shown  in  No.  1.  The 
proportion  of  extractives,  although  really  small, 
is,  when  compared  with  the  amount  of  record 
dust  itself,  quite  considerable.  Of  course,  in 
this  instance  we  use  excess  moisture;  but  it 
will  give  us  a  clue  to  what  is  possible  of  removal 
by  continual  dampness.  The  dampness  which 
reduces  the  lustre  of  a  record  lies  upon  it  as 
myriads  of  invisible  globules  and  discs  in  close 
association  with  one  another.  Breathe  steadily 
for  a  while  on  a  record,  and  you  will  get  a 
fogginess  equivalent  to  a  covering  of  ordinary 
dampness.  Rub  a  linger  across  this  patch,  and 
the  invisible  globules  will  be  forced  together 
into  streaks  of  actual  wetness,  which  can  be 
both  seen  and  felt  as  such. 

In  No.  2  is  shown  the  surface  ol  a  damp  rec- 
ord. The  globules  are  naturally  almost  trans- 
parent, individually,  and  are  only  perceptible  by 
reason  of  the  light  striking  portions  of  their 
rotund  forms.  The  dulness  observable,  in  bulk, 
to  the  naked  eye,  is  due  to  the  hosts  of  these 
minute  reflections  seen  against  the  dark  back- 
ground of  wax.  These  globules  rapidly  evapo- 
rate; but  the  majority  of  them  leave  behind  tiny 
specks  of  the  substance  dissolved  out.  Multiply 
these  over  and  over  again  for  months,  and  they 
must  seriously  affect  the  record. 

It  is  plain  that  if  the  dampness  is  cleaned  off 
from  a  record,  taking  with  it  the  scraps  of  sub- 
stance soaked  out  from  itself,  the  remainder 
must  be  the  weaker  to  that  extent.  Numerous 
repetitions  of  the  process  entail  a  corresponding 
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A  record-breaking  finish  of  a  record-break- 
ing year.  That's  the  Columbia  business 
record  for  1917.  We  wish  you  all  A  Merry 
Christmas  and  A  Happy  New  Year. 


Columbia  Graphophone  Co. 

VY  oo  I  worth  Building,  New  York 


result.  It  does  not  need  that  signs  of  weakness 
ought  to  be  detectable  before  a  record  is  in- 
jured. These  goods  are  treated  in  many  quarters 
as  though  they  were  immune  to  deterioration; 
and  when  they  snap  the  affair  is  attributed  solely 
to  accident.  Everything  has  its  characteristic 
weakness,  which  is  either  caused  or  emphasized 


J 


f>   <r  *  ^  f 


No.  2 — One-thirtieth  inch  of  a  record  surface,  mag- 
nified, covered  by  invisible  globules  of  moisture, 
which,  when  they  evaporate  leave  tiny  specks  of 
extracted  matter  behind.  Two  ridges  and  three 
grooves  are  shown. 

by  external  influences  finding  their  way  inside 

them  and  acting  internally.    It  should  be  borne 

in  mind  that  a  persistently  damp  location  will 

give  rise  to  the  long  presence  of  damp  globules 

on  the  records.    Take  them  into  a  warm  place 

and  they  will  soon  disappear,  but  leave  behind 

the  specks  of  extracted  matter. 

Place  some  small  drops  of  clean  water  on 
the  surface  of  a  record,  and  inspect  it  the  fol- 
lowing clay.  There  will  be  observable  distinct 
glistening  rings,  indicating  a  deposit  of  the  con- 
stituents dissolved  out,  and  left  thus,  when  the 
water  has  evaporated.  When  magnified,  this 
portion  appears  as  shown  in  No.  3,  the  grooves 
containing  curious  particles  of  extracted  matter 
which  are  very  conspicuous  against  the  sur- 
rounding dark  ridges.  The  grooves  are  blocked 
by  it,  and  when  it  is  wiped  off  they  become  very 
sadly  disfigured. 

Water  usually  contains  dissolved  salts  in 
small  quantity;  but  in  the  experiments  described 
the  minerals  have  been  too  trifling  to  have  any 
influence  on  the  subject.  Indeed,  the  extracted 
items  have  the  appearance  of  being  fatty,  or 
kindred,  substances.  Besides,  while  condensed 
vapor  should  be  equal  to  distilled  water,  it  con- 
tains gases  and  chemical  fumes  likely  to  make 
the  trouble  much  worse. 

The  removals  are  too  infinitesimal  to  affect 
the  weights  of  the  records;  but  it  should  be 
remembered  that  in  comparison  with  the  depth 
of  the  sound  grooves  the  proportion  of  at- 
tacked space  is  considerable.  People  do  not,  as 
a  rule,  pay  much  attention  to  these  apparently 
trivial  yet  important  phases.  Records  are  fairly 
thin,  while  the  combined  depths  of  the  grooves 
on  each  side  of  them  is  only  about  one-twelfth 
of  the  whole  thickness.  In  other  words,  the 
thickness  averages  about  one-tenth  inch,  and 


in  the  top  and  bottom  of  this  each  groove  ex- 
tends as  a  mere  scratch.  The  actual  working 
area  for  the  needle  point  is  extremely  small,  as 
are  also  the  individual  crevices  which  repre- 
sent the  different  notes.  Therefore,  it  does  not 
require  that  the  main  mass  of  a  record  shall  be 
interfered  with  before  it  is  spoiled  so  far  as 


uniformly;  whereas  dampness  attacks  the 
grooves  irregularly,  and  leaves  them  porous, 
and  open  to  chipping  of  a  kind  which  will  be 
worse  than  smooth  and  even  reduction.  The 
tiniest  particle  dissolved  out  leaves  an  equal- 
sized  hole;  but  ordinary  use  simply  trims  a  per- 
fect groove  a  trifle  wider  and  deeper.  I  believe 
that  many  of  the  jarring,  inharmonious  inter- 
ferences so  often  heard  are  traceable  to  the  ac- 
tion of  moisture. 


SHOWING  COMPLETE  DELPHEON  LINE 


No.  3 — One-thirtieth  inch  of  record  surface  magni- 
fied, with  the  three  grooves  occupied  by  glistening 
products  developed  by  an  invisible  portion  of  a 
drop  of  water. 

its  tunes,  etc.,  are  concerned.  Parts  become 
unstable  and  wear  down  quicker  than  the  others. 

Although  somewhat  large  amounts  of  a 
record  are  removed  in  delicate  ribbons  by 
the     needle     point,     these     are     shaved  off 


The  Delpheon  Sales  Co.,  25  Church  street, 
New  York,  distributors  of  the  Delpheon  prod- 
ucts in  this  territory,  is  showing  a  complete 
line  of  these  machines  in  its  warerooms  at  this 
address.  The  attention  of  passers-by  is  directed 
to  the  Delpheon  machines  by  a  very  attractive 
flasher  sign  which  runs  above  the  entire  width 
of  the  two  large  show  windows.  This  sign  fea- 
tures a  reproduction  of  the  Delpheon  phono- 
graph with  the  silken  cord  which  acts  as  a 
tone  modifier.  This  device  is  called  the  "Modu- 
mone"  and  has  been  a  leading  factor  in  the 
country-wide  success  of  the  Delpheon.  The 
sign  illustrates  the  use  of  the  "Modumone,"  and 
this  part  of  the  display  has  a  human  interest 
appeal  which  is  most  effective. 


The  Limited  Steel  Products  Corp.,  New  York, 
has  been  incorporated  with  a  capital  stock  of 
$50,000  to  manufacture  and  deal  in  phonographs. 
The  incorporators  are  S.  P.  Durenheiner,  O.  C. 
Deutscher  and  F.  C.  Canfield. 


The  Bliss  Reproducer 

Will  Play  All  Records 

A  new  superior  and  scientifically  con- 
structed sound  box — no  mica,  rubber 
or  cork  used. 


Beautiful  full,  rich  tone  quality,  clear  articulation.  It 
individualizes  each  voice  and  instrument  in  the  record. 
Greater  volume  with  lighter  needles.  Reduces 
scratch  and  minimizes  wear  on  records. 

A  demonstration  of  the  Bliss  reproducer  means  a  sale — each 
sale  brings  another,  for  every  music  lover  who  hears  the  Bliss 
reproducer  wants  one. 

Comparative  tests  solicited.  Write  today  for  dealer  proposition. 

WILSON    LAIRD    PHONOGRAPH    CO.,  Inc. 

29  West  34th  Street,  New  York  City 

Canadian  Distributors:    HAWTHORN  MFG.  CO.,    145  Yonge  St.,  Toronto,  Can. 
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Domestic 

BLUE  RECORDS 


Size  and  Price 

10  inch 
2  selections  .  .  .  .  $  .70 


2  selections, 


label 


1 2  inch 

2  selections  .  . 

3  selections,  fbei 


.85 


1.00 
1.25 


Talent 

The  highest  grade. 
Nothing  but  fin- 
ished artists  being 
recorded. 


Quality 

A  revelation  for  excep- 
tional volume,  musical 
tone,  clear  definition, 
smooth  surface,  wear. 


Selections 

The  latest,  up-to- 
the  -  minute  popular 
numbers. 


It  is  not  the  quantity  of  selections  appearing  in  a  record  catalogue  that  counts,  but  the 
quality  of  those  listed.  Every  Domestic  Blue  Record  is  an  artistic  masterpiece  and 
consequently  a  ready  seller. 

Domestic  Talking  Machines 

From  all  quarters  we  are  receiving  enthusiastic  dealers'  reports  on  the  sale  of  Domestic 
Talking  Machines. 


The  reasons  lie  in  their 
Correct  Mechanical  Construction 
Artistic  Appearance 

Exceptional  Values 

Wonderful  Musical  Tone 


There  are  six  Domestic  Models,  each  possessing  valuable 
individual  features  not  found  on  other  makes. 


Domestic  No.  17 
Price  $17.00 

Domestic  No.  50 
Price  $50  00 


Domestic  No.  25 
Price  $25.00 

Domestic  No.  100 
Price  $100.00 


Domestic  No.  38 
Price  $38.00 

Domestic  No.  135 
Price  $135.00 


//  you  are  not  already  a  Domestic  dealer,  it  will  pay  you  to  either  communicate  with 
one  of  our  distributors,  or  wire  us  for  full  information. 

DOMESTIC  TALKING  MACHINE  CORPORATION 


HORACE  SHEBLE,  Pres. 


33rd  and  ARCH  STREETS,  PHILADELPHIA,  PA. 
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Proofs  That  the  Talking  Machine  Is  a  War- 
Time  Necessity  Abound  on  Every  Side  a  a  a 


Nothing  in  musical  history  compares  with  the 
growth  in  popularity  of  the  talking  machine. 
This  instrument  has  brought  music  to  the  masses 
— the  very  best  in  music.  It  has  opened  an  al- 
most inexhaustible  mine  of  pleasure  and  joy, 
and  it  is  exercising  an  aesthetic  and  educational 


fight  for  their  country.  It  is  consoling  and  up- 
lifting, and  gives  an  ideal  entertainment  in  times 
of  war  whether  for  public  or  private  purposes. 

But  more  important  than  all  is  the  fact  that 
the  talking  machine  is  a  prime  factor  in  the  war. 
The  stories  which  reach  us  from  Europe  tell 


Underwood  &  Underwood 

The  Graphophone  Furnishes  Entertainment  During  Bomb  Attacks  in  London 


influence  that  is  being  acknowledged  by  leaders 
in  the  musical  and  pedagogic  fields. 

The  talking  machine  to-day,  hand  in  hand  with 
the  nurse,  is  proving  the  greatest  assuager  of 
suffering.  It  is  dispelling  gloom  in  the  homes 
of  those  whose  loved  ones  have  gone  forth  to 


The  Victor's  service 
to  the  Nation  at  war 


In  the  trenches 
In  camp 
Oh  shipboard 
In  the  hospitals 
AtYM.CA  .  centres 
With  the  folks  backhome 


Music -a  war- time  necessity 

A  famous  general  once  said  [hat  the  only  enemies  he  ever  feared  entcrcj  the  battle  with  a  song 
on  their  lips. 

Patriotism  la  three  parts  emotion  and  music  is  the  language  of  the  emotit 

Courage  is  bom  of  the  heart  and  music  speaks  straight  to  the  heart. 

la  times  that  try  men's  souls,  every  force  which  keeps  the  nation's  spi 
positive  asset.   Every1  means  of  combating  trial  with  happiness  must  be  t 

A  nation  at  war  requires  food  for  its  soul  as  well  as'for  its  body, 
forces  must  be  maintained.    The  mental  and  moral  resources  of  the  peopl 
full  vigor.    Recreational  and  cultural  activities  must  provide  tl 


bright  Is  a  great  and 

cfully  conserved  and  fostered. 
The  morale  of  the  fighting 
st  be  preserved  at  their 
ion.  revive  the  droop* 
ation.    The  sound  of 


,ing  spirits,  soften  the  sting  of  sorrow,  instil  new  ardors  of  bravery  and  dctei 
laughter  must  be  heard  in  the  land. 

Instinctively  men  turn  to  music  for  entertainment  and  inspiration.  Music  speaks  a  tongue  that 
all  can  understand,  that  nothing  else  can  speak.  It  reaches  down  to  the  hidden  springs  of  feeling, 
replenishes  and  freshens  them.  *To  the  mysterious  power  of  music,  the  pulse  responds  and  hopes  run 
high.    Under  its  healing  influence,  gloom  and  despair  lose  their  evil  grip. 

Imagine,  if  you  con,  a  nation  going  into  war  without  the  thrill  of  musicl  Imagine,  if  you  con. 
a  nation  battling  through  f  he  dark  days  of  a  prolonged  struggle  without  the  heartening  comfort  of  musicl 

The  Victrola  is  literally  the  nation's  chief  source  of  music.  More  Americans— and  Americans  in 
the  making— have  learned  "The  Star  Spangled  Banner"  from  the  Victrola  than  from  any  other  one 
source.  The  Victrola  is  in  millions  of  homes.  It  is  in  camp,  on  shipboard,'  in  the  trenches,  the  hos- 
pitals, the  schools,  and  the  churches.  It  is,  the  principal  source  of  cheerfulness  and  entertainment  to 
the  soldiers  and  sailors  of  Uncle  Sam.  "Back  home"  among  the  folks  behind  the  army— the  farmers, 
the  men  and  women  in  the  fields  and  the  factories,  in  city  and  in  country,  the  Victrola  is  one  of  the 
greatest — if  not  the  greatest — means  of  diversion. 

,  It  is  the  mission  of  the  artist  to  create  beauty  and  pleasure.  It  Is  the  mission  of  the  Victrola  to 
carry  them  directly  to  the  people,  to  plant  them  in  their  homes  and  thus  to  contribute  to  their  mental 
and  spiritual  well-being. 

The  tremendous  popularity  and  use  of  the  Victrola  and  Victor  Records  indicate  how  strongly 
eatablishcd  they  are  in  the  affections  of  the  people,  how  completely  they  are  fulfilling  a  national  need. 
The  Victrola  performs  no  mean  service  to  the  nation.  ' 





Current  Victor  Advertising  Worthy  of  Emulation  by  Dealers 


every  day  of  the  use  of  the  talking  machine  in 
the  trenches,  in  the  hospital,  in  the  camp,  al- 
ways exercising  an  influence  for  good — a  stim- 
ulation to  greater  achievement  among  the  men. 

In  London  during  the  airplane  raids  the  talk- 
'ng  machine  formed  a  part  of  the  treasured 
equipment  of  those 
w  h  o  ventured  under- 
ground to  escape  the 
ravages  of  the  destruc- 
tive Germans.  In  fact, 
England  to-day  recog- 
nizes the  importance  of 
the  talking  machines, 
and  musical  instru- 
ments generally,  as  an 
absolute  essential  to 
people's  happiness  and 
betterment,  and  it  will 
be  remembered  that  the 
officials  of  the  English 
Government  who  first 
considered  musical  in- 
struments as  non-es- 
sential to  the  war,  re- 
versed their  opinion 
completely,  and  very 
soon  decided  that  mu- 
sical instruments,  and 
music  broadly  consid- 
ered, were  absolute  es- 
sentials. 

In  view  of  the  impor- 
tant part  which  music 
is  playing  to-day  as  a 
factor  in  maintaining 
the  morale  of  our  own 
troops  and  our  own 
people,  it  is  safe  to  as- 
sume that  the  talking 
machine  as  well  as  mu- 
sical instruments  gen- 
erally are  deemed  as 
absolute  essentials  by 
all  who  appreciate  the 
influence  and  value  of 
this  instrument.  The 
fact  that  the  talking 
machine  brings  to  the 
soldier  in  the  camp,  the 
civilian  in  his  home, 
the  repertoire  of  all  the 
great  singers,  all  the 
great  orchestras,  all  the 
great  bands,  as  well  as 
all  the  popular  music 
of  the  day,  makes  the 


talking  machine  absolutely  unique.  It  requires 
no  interpreter.  It  brings  joy  and  pleasure  at 
the  greatest  minimum  of  cost,  and  it  is  appre- 
ciated as  no  other  musical  instrument  can  be. 

It  is  absurd  to  consider  for  a  moment  that 
such  an  instrument  should  be  deemed  non-es- 
sential; no  other  instrument  to-day  is  more  es- 
sential. Ask  those  mothers  and  fathers  whose 
sons  have  gone  to  the  front,  or  the  soldiers  in 
the  camps,  or  in  the  trenches,  and  we  venture 


Soldiers  Enjoying  the  Army  Edison 

to  say  that  there  will  not  be  found  one  who 
will  not  willingly  and  truthfully  concede  that 
the  talking  machine  is  one  of  the  greatest  fac- 
tors in  times  of  war  in  keeping  the  minds  of  the 
people-  settled  and  at  a  normal  level. 


L.  C.  ACKLEY  WINS  SALESMAN'S  CUP 

Los  Angeles  Man  First  to  Win  Permanent  Pos- 
session of  One  of  the  Whitten  Trophies 


This  month's  issue  of  the  "Peptimist,"  the 
bright  and  newsy  house  organ  published  by  the 
Columbia  Graphophone  Co.  for  and  about  Co- 
lumbia men,  contains  the  welcome  news  that 
L.  C.  Ackley,  of  the  company's  Los  Angeles 
branch,  is  the  first  man 
to  win  permanent  pos- 
session of  one  of  the 
individual  salesman 
cups  offered  by  Francis 
L.  Whitten,  president 
of  the  Columbia  Co. 

Mr.  Ackley  was  the 
winner  of  the   cup  in 
h  i  s    district    in  the 
month  of  June,  repeated 
his  victory  in  August 
and   clinched   his  per- 
manent  right    to  the 
trophy  by  winning  it  in 
September.    The  rules 
and  regulations  regard-      Salesmen's  Trophy 
ing  this  cup  contest  call  for  the  winning  of  the 
cup  by  a   salesman  in  his   district  for  three 
months,  and  Mr.  Ackley's  victory  in  the  Pacific 


L.  C.  Ackley 


Geo.  L.  Schuetz 


Coast  district  is  well  deserving  of  hearty  con- 
gratulations. 

G.  L.  Schuetz  is  the  second  man  in  the  race 
for  individual  ownership.  Mr.  Schuetz,  who  is 
a  member  of  the  Indianapolis  sales  staff,  won 
the  cup  in  July  and  repeated  his  victory  in  Sep- 
tember. One  more  month  at  the  top  will  give 
him  permanent  possession  of  the  cup  in  his  dis- 
trict. In  the  three  other  districts  throughout 
the  country  no  salesman  has  yet  won  the  cup 
twice,  which  makes  the  contest  especially  keen 
and  exciting. 
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TALKING  MACHINE  MEN,  INC.,  HEAR  PROMINENT  SPEAKERS 


French  Nestor,  of  Pittsburgh,  and  George  W 
Association  Work  and  Salesmanship 


Hopkins,  of  New  York,  Talk  on  Advantages  of 
Respectively — Business  Matters  Handled 


The  Talking  Machine  Men,  Inc.,  the  live  or- 
ganization composed  of  talking  machine  dealers 
in  New  Jersey,  Connecticut,  and  Southern  New 
York,  held  a  most  successful  meeting  and  lunch- 
eon in  the  Green  Room  of  the  Hotel  McAlpin, 
New  York,  on  Wednesday,  November  21,  regis- 
tering one  of  the  largest  attendances  on  record 
with  the  exception  of  annual  meetings. 

The  organization  had  as  its  guests  Geo.  W. 
Hopkins,  general  sales  manager  of  the  Columbia 
Graphophone  Co.,  New  York;  French  Nestor, 
manager  of  the  Standard  Talking  Machine  Co., 
Victor  wholesalers  of  Pittsburgh,  and  Oscar 
Sae'nger,  originator  of  the  Saenger  Course  of 
Vocal  Training  for  the  Victor  Talking  Ma- 
chine Co. 

In  view  of  the  importance  of  the  occasion 
the  usual  business  procedure  was  dispensed 
with,  with  the  exception  of  the  election  of  new 
members,  three  new  firms  being  added  to  the 
•Association  rolls.  They  were:  Gimbel  Bros., 
O.  W.  Wuertz,  and  the  F.  L.  Steers  Co.,  all  of 
New  York. 

President  J.  T.  Coughlin,  who  presided,  in- 
troduced French  Nestor  as  the  first  speaker.  Mr. 
Nestor  has  had  wide  experience  in  both  whole- 
saling and  retailing  of  talking  machines,,  and  is 
likewise  one  of  the  active  factors  in  the  Pitts- 
burgh Talking  Machine  Dealers'  Association. 
He  was,  therefore,  well  qualified  to  talk  au- 
thoritatively on  the  subject:  "The  Value  of 
Association  Work."    Mr.  Nestor  said  in  part: 

I  shall  try  rather  to  confine  myself  to  the 
two  general  divisions  into  which  my  subject  nat- 
urally separates  itself,  and  to  give  you  briefly 
some  of  my  impressions  on  each.  For  want  of 
a  better  term  I  will  call  the  first  one  a  "spiritual" 
or  preparatory  division  represented  by  "associa- 
tion" and  the  second  a  "practical"  or  produc- 
tive division  represented  by  "work" — work  in 
the  sense  of  co-operative  effort. 

I  believe  I  can  make  my  impressions  clearer 


to  you  by  considering  this  last  division  first  and 
coming  back  to  the  other  one  later. 

When  an  enterprise  of  any  kind  is  to  be  car- 
ried through  to  success  things  have  got  to  be 
accomplished.  That  means  work,  and  if  the 
enterprise  undertaken  happens  to  be  an  ef- 
fective' trade  organization  it  means  co-operative 
work — team  work  of  the  highest  type.  It  means 
every  influential  member  of  a  trade  pulling  to- 
gether in  harmony  and  understanding  with  the 


French  Nestor 

single  purpose  of  cleaner  conditions  and  better 
methods  in  that  trade,  and  on  top  of  that  the 
determination  to  stick  it  out  through  thick  and 
thin  till  the  thing  shall  be  done.  No  trade  or- 
ganization has  ever  gotten  very  far  or  accom- 


plished very  much  except  through  that  sort 
of  common  purpose  and  that  sort  of  definite 
co-operative  effort.  In  fact,  association  work  is 
little  more  than  a  farce  and  can  never  be  pro-  • 
ductive  of  any  great  good  unless  the  entire  ef- 
fective membership  is  imbued  with  the  spirit 
of  true  co-operation.  And  since  co-operation 
plays  so  large  a  part  in  all  association  work  it  is 
important  that  we  consider  that  subject  by  it- 
self, particularly  in  connection  with  its  natural 
opposite  "competition." 

Competition.  Enemy  of  Co-operation 
Ever  since  the  first  commercial  transaction  of 
which  we  have  any  record  (that  one  in  the  Gar- 
den of  Eden  where  an  apple  was  one  of  the  con- 
siderations) the  natural  opposite  and  enemy  of 
co-operation  has  been  competition.  Not  com- 
petition in  a  sense  of  rivalry  for  better  quality, 
better  methods,  better  service  and  greater  in- 
-,  dividual  sales — all  of  which  is  right  and  ex- 
pected— but  competition  in  the  sense  of -  that 

•'■'-ruthless  and  unscrupulous  business  warfare 
which  disorganizes  industry,  diverts  legitimate 

i  trade  from,  its  proper  channels  and  creates 
monopoly— the  sort  of  competition  which  has 
been  carried  to  the  Nth  degree  in  a  military 
sense  by  the  German  Kaiser  in  his  "Me  Und 
Gott"  theory  of  existence  by  might  with  no  re- 
gard for  right.  Through  all  the  ages  this  an- 
tagonistic principle  has  persisted,  a  perverse  and 
contrary  spirit  of  evil  discouraging,  and  for  the 
most  part  subduing,  the  more  natural  and  whole- 
some spirit  of  co-operation.  That  this  com- 
petitive spirit  was  fostered  by  primitive  condi- 
tions there  is  no  doubt.  Yet,  strangely  enough, 
the  first-  comprehensive  set  of  laws  enacted  for 
the  protection  of  society  placed  all  civic  and  so- 
cial life  on  a  co-operative  basis  and  at  the  same 
time  put  a  premium  on  competition  in  business. 
In  that  connection  it  is  interesting  to  note  that 
whatever  progress  we  have  made  so  far  to- 
ward co-operation  in  business  has  not  come 
through  the  insight  nor  by  the  grace  of  legisla- 
tive bodies,  but  through  the  force  of  gradual 
economic  changes  which  have  been  consistently 
opposed  and  postponed.     The  conditions  aris- 


WE  ARE  READY 


to  fill  orders  for 


READY  FILE 

The  Safest,  Surest  and  Simplest 

RECORD  FILING  SYSTEM  FOR  VICTROLAS 
X  AND  XI  ON  THE  MARKET 

Big  Discounts  and  Large  Sales  are  assured 
to  Dealers  who  carry  it 


SEND  US  AN  ORDER  FOR  A  SAMPLE  SET  OF  EACH 


Your  customers  will  quickly  see  the  advantage  of  equipping  their  machines 
with  it  and  no  difficulty  will  be  experienced  in  disposing  of  a  set  with  every 
Victrola  X  and  XI  sold. 
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ing  out  of  the  war  have  brought  complete  free- 
dom of  co-operative  effort  in  business  nearer 
by  many  years.  Indeed  I  believe  that  the  best 
of  our  emergency  legislation  designed  to  bring 
about  closer  co-operation  between  business  and 
the  Government,  to  increase  production,  im- 
prove distribution,  regulate  prices,  etc.,  will,  by 
the  end  of  the  war,  have  proven  such  sound 
and  advanced  economics  that  the  automatic  re- 
pealers in  those  bills  will  themselves  be  repealed 
and  the  essential  part  of  the  legislation  with 
such  revisions  as  experience  in  applying  it  may 
dictate,  be  retained  as  permanent  peace  legisla- 
tion. I  believe  this  is  particularly  true  of  legis- 
lation and  regulation  with  regard  to  price  stand- 
ardization. 

Secretary  Redfield's  Views 

But  to  return  directly  to  co-operation  and 
competition:  I  heard  an  address  some  time  ago 
by  Secretary  Redfield,  of  the  Bureau  of  Com- 
merce of  the  United  States,  on  "Business  Con- 
ditions After  the  War."  Mr.  Redfield's  constant 
contact  with  and  study  of  the  big  commercial 
and  economic  problems  of  the  day  places  him 
in  a  position  to  speak  on  these  subjects  with 
authority.  In  this  address  were  some  splendid 
pointers  for  every  man  in  business — for  every 
man  holding  a  responsible  position  in  this  or 
any  other  industry.  As  individual  business  men 
and  as  organized  trade  bodies  we  and  those  al- 
lied with  us  in  our  fight  for  the  fundamental 
principles  of  fairness  in  merchandising  should 
find  a  great  deal  of  encouragement  in  the  fact 
that  the  chief  of  our  National  Bureau  of  Com- 
merce, perhaps  the  one  man  most  competent  by 
position  and  study  to  judge,  sees  broadly  the 
very  results  we  have  labored  to  bring  about 
"emerging  .  .  .  out  of  the  new  order." 
With  your  permission  I  am  going  to  read  a  part 
of  Mr.  Redfield's  address: 

"Finally,  there  emerges  as  perhaps  the  most  important 
present  contribution  to  our  progress  out  of  the  new  order 
the  dawning  day  of  co-operation  among  us.  Long  we 
worshipped  at  the  shrine  of  competition.  But  competition 
in  its  worst  and  unrestricted  phases  is  a  false  god,  a 
devourer  of  things  economic,  a  creator  of  monopoly.  It  is 
the  cruel  law  of  the  survival  of  the  strongest.  It  is  the 
lex  talionis  of  the  business  world.  In  its  pure  form  com- 
petition means  that  he  shall  take  who  has  the  power,  and 
he  shall  keep  who  can.  The  path  of  competition  is  spread 
with  industrial  and  human  wrecks.  From  it  we  reacted 
into  combination,  to  the  opposite  extreme,  out  from  the 
frying  pan  into  the  fire,  led  by  the  igmis  fatuus  of  fancied 
profits.  Great  combinations  grew,  often  contrary  to  eco- 
nomic law,  and  so  visibly  abusive  of  the  rights  of  the 
business  and  the  consuming  world,  that  statutes  completed 
the  destruction  which  economics  had  in  process.  The  com- 
bination left  to  its  unrestricted  self  is  as  false  in  theory 
and  bad  in  practice  as  cold  competition  was  cruel. 

"Economic  laws  do  not  run  backward.  We  may  not 
grind  with  the  water  that  has  passed  under  the  mill.  Com- 
petition can  not  be  restored  by  statute  law  when  economic 
iaw  has  decreed  its  doom.  Its  good — and  there  was  much 
good  in  it — will  be  retained;  its  evil  will  not  come  back  to 
plague  us.  From  combination  too  we  shall  extract  the 
good,  and  the  evil  which  we  have  rejected  we  shall  not 
again  take  to  our  bosom.  Both  in  their  strengths  and  in 
their  weaknesses  point  to  another  and  a  better  thing.  1 
call  it  co-operation.  It  is  larger  than  competition.  It  is 
more  unselfish  than  combination.  It  is  safer  than  either. 
It  involves  the  charging  upon  business  of  a  public  interest. 
It  forbids  that  the  producer  shall  be  he  who  exacts  from 
the  consumer  the  utmost  practicable  farthing.  It  declares 
that  a  business  transaction  is  and  must  be  a  mutual  affair 
and  that  producer,  wholesaler,  manufacturer,  consumer 
are  not  and  cannot  permanently  be  at  odds  with  another 
but  that  a  new  thought  has  arisen  which  makes  them  in  a 
sense  partners  with  one  another,  working  together,  not  in 
antagonism." 

"Not  in  Antagonism!" 

There,  gentlemen,  in  a  single  phrase  is  a  beau- 
tiful sermon  on  the  advantages  of  association 
work.  Men  have  preached  many  longer  ser- 
mons on  the  same  subject  than  that,  but  no  one 
has  preached  a  better.  In  that  one  fragment 
of  a  sentence  is  expressed  the  fellowship  engen- 
dered at  your  association  gatherings  carried  to 
its  natural  result  and  reduced  to  an  essence.  In 
the  end  it  is  the  "association" — the  personal  con- 
tact that  counts.  That  is  the  cohesive  force 
which  makes  co-operative  effort  possible  and 
effective.  If  more  need  be  said  on  the  advan- 
tages of  association  work,  it  brings  men  to- 
gether. It  makes  men  acquainted.  It  intro- 
duces to  each  other  men  who  have  lived  in  the 
same  community  engaged  in  the  same  line  of 
business  perhaps  for  years — and  yet  are 
strangers.  It  turns  on  the  clear  light  of  mu- 
tual understanding  and  reveals  men  to  each  other 
not  as  crooks  and  cranks  but  as  likable  human 
beings,  heir  to  the  same  human  failings  but 
blessed  also  with  the  same  spirit  of  tolerance 
and  common  craving  for  friendship. 

The  Human  Family 

The  earth  was  not  created  and  blessed  with 
abundance  for  one  man  or  for  little  cliques  of 


men,  but  for  the  great  family  of  .mankind  in  its 
entirety.  The  community  spirit  may  have  been 
slow  in  pervading  our  business  relations  with 
each  other  but  it  has  come — and  it  will  abide. 

In  conclusion,  gentlemen,  let  me  say  that  the 
message  I  bring  from  Pittsburgh,  and  have  tried 
as  best  I  could  to  convey,  is  one  of  fellowship. 
Not  get  together,  because  it  is  obvious  you  have 
already  done  that;  but  stick  together.  Meeting 
the  very  uncertain  and  rapidly  changing  condi- 
tions we  are  now  going  through  and  coping  with 
the  great  reconstructive  work  to  be  done  after 
the  war  demands  the  very  utmost  of  co-opera- 
tion throughout  the  entire  trade  and  that  wis- 
dom of  decision  which  comes  only  of  common 
council. 

Geo.  W.  Hopkins'  Interesting  Remarks 

Geo.  W.  Hopkins  was  the  next  speaker  and 
delivered  a  sales  talk  full  of  ginger  and  genuine 
information.  Mr.  Hopkins  has  a  faculty  of 
putting  his  thoughts  into  language,  and  gave 
the  dealers  some  advice  that  should  prove  of 
genuine  profit  to  them  if  it  is  followed. 

Mr.  Hopkins  declared  that  the  selling  of  talk- 
ing machines  was 
in  all  essentials 
just  like  the  selling 
of  any  other  line, 
and  that  the  deal- 
ers in  this  trade 
could  profit  mate- 
rially by  studying 
the  systems  and 
methods  followed 
by  those  in  other 
lines  of  business. 
He  declared  that 
the  average  retail-  Geo.  W.  Hopkins 

er  was  too  prone  to  take  a  narrow  view  of  his 
business,  and  worried  over  the  solution  of  his 
own  problems  instead  of  taking  a  broad  view 
and  seeing  how  the  other  fellow  had,  perhaps, 
solved  that  same  problem.  "Watch  for  the 
man  who  is  going  ahead  by  doing  things  in 
an  original  way.  He  is  the  man  worth  meet- 
ing, and  the  man  I  try  to  meet.  Every  time  I 
buy  anything,  whether  clothing,  food,  or  any 
other  article,  I  listen  to  the  salesman  and  very 
rarely  do  I  come  away  without  some  new 
thought  on  merchandising.  That  is  applicable 
to  a  sales  talk  on  Grafonolas." 

Another  danger,  declared  Mr.  Hopkins,  was 
for  the  dealer  to  endeavor  to  do  all  the  im- 
portant work  around  the  store  himself  and 
leave  for  his  employes  only  unimportant  de- 
tails. Such  a  man  is  simply  doing  that  which 
he  is  paying  others  to  do  for  him,  said  the 


speaker,  and  he  would  find  results  much  more 
satisfactory  if  he  would  allow  his  clerks  to  at- 
tend to  the  running  of  the  store  and  confine 
himself,  as  far  as  possible,  to  getting  in  per- 
sonal touch  with  every  customer — putting  him- 
self in  the  position  of  floor  walker,  for  instance, 
and  greeting  every  new  arrival  at  the  door  with 
a  smile  and  a  handshake.  It  is  this  injection  of 
personality  into  business  that  proves  a  tremen- 
dous factor  in  winning  success,  and  also  en- 
courages the  salesman  by  getting  him  out  of 
the  idea  that  the  boss  is  simply  hanging  around 
to  take  sales  away  from  him,  and,  with  the  sale, 
the  credit  that  should  be  his,  and  perhaps  some 
commissions.  "Treat  your  salesmen  in  the 
light  of  partners,"  said  Mr.  Hopkins.  "Make 
them  a  part  of  the  business,  and  each,  if  he  is 
worth  his  salt,  will  realize  that  it  is  going  to 
mean  something  to  him,  and  puts  forth  greater 
energy.  Let  each  salesman  take  his  regular 
turn  in  trimming  the  window  and  having  charge 
of  some  department  in  the  store.  He  will  thus 
realize  that  he  must  work  against  competition 
and  the  added  responsibility  of  throwing  him 
on  his  own  resources  will  cause  him  to  work 
that  much  harder  and  put  just  so  much  more 
interest  in  his  efforts." 

The  co-operation  of  salesmen,  he  said,  was 
an  absolute  essential  in  every  business,  and  that 
no  selling  or  advertising  plan  could  succeed 
without  that  co-operation. 

Oscar  Saenger  Gives  Demonstration 

Following  Mr.  Hopkins'  speech,  which  was 
received  with  tremendous  enthusiasm  by  dealers, 
Oscar  Saenger  gave  a  lecture  demonstration  of 
his  course  with  the  Victor  records.  Mr.  Saen- 
ger was  assisted  by  one  of  his  students  and 
the  demonstration  served  to  give  many  of  those 
present  a  new  angle  on  the  importance  of  the 
Oscar  Saenger  Course  as  an  asset  to  their 
business  when  it  was  featured  intelligently. 
Standardized  Contract  Adopted 

Before  the  close  of  the  meeting  Irwin  Kurtz, 
chairman  of  the  Contract  Committee  of  the  As- 
sociation, reported  that  the  members  had  ac- 
cepted with  favor  the  new  form  of  standardized 
instalment  contract  drawn  up  by  the  commit- 
tee, and  which  is  designed  to  meet  the  statutes 
of  the  three  States  represented  in  the  Associa- 
tion. The  contract  is  printed  in  card  form. 
Max  Landay  Suggests  an  Insignia 

Max  Landay,  of  Landay  Bros.,  exhibited  to 
the  members  an  insignia  which  he  suggested 
should  be  displayed  in  the  window  of  every 
member  of  the  Association  to  call  the  attention 
of  the  public  to  the  fact  that  the  dealer  had  an 
established  standing:  in  the  trade. 


Mutual 
Hub  Sound 
Box  No.  3. 
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by  experts. 


The  MUTUAL  TONE  ARMS  Nos. 
1  and  2  now  embody  many  improve- 
ments. Patented  May  29,  1917,  and 
July  3,  1917.  Other  patents  pending. 
Best  value  for  the  money. 

MUTUAL  Products  have  given  ex- 
cellent service  to  all  manufacturers 
using  them. 

We  thank  the  members  of  the  trade 
for  their  patronage  the  past  year,  and 
extend  to  them  the  greetings  of  the 
season.  We  can  assure  them  that  our 
service  in  1918  will  be  unsurpassed. 

Write  for  samples  and  prices 
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WARNS  AGAINST  "GYP"  DEALERS 

C.  L.  Dennis,  Secretary  of  Better  Business  Bu- 
reau, Watching  That  Type  of  Advertiser 

Milwaukee,  Wis.,  December  10. — C.  L.  Dennis, 
secretary  of  the  Better  Business  Bureau  of  the 
National  Association  of  Piano  Merchants,  has 
just  sent  out  a  warning  to  the  trade  against  the 
operation  of  "gyp"  dealers  in  various  sections 
of  the  country,  and  urges  that  piano  merchants 
watch  the  classified  advertising  columns  of  their 
local  newspapers  for  the  purpose  of  checking 
the  operations  of  the  "gyp"  dealers  so  far  as  pos- 
sible. 

Mr.  Dennis  gives  considerable  information  re- 
garding a  case  in  Chicago  in  which  misleading 
statements  were  made,  and  against  which  action 
was  taken  by  the  National  Vigilance  Committee 
of  the  Associated  Advertising  Clubs.  The  ad- 
vertising in  modified  form  also  appeared  in  the 
Milwaukee  papers  and  was  promptly  discon- 
tinued at  the  request  of  the  bureau.  Dealers 
who  can  prove  that  advertisers  are  selling  in- 
struments under  misrepresentation  are  urged  to 
report  the  cases  to  the  bureau. 


"We  have  made  it  a  point  to  keep  an  adequate 
supply  of  stock  on  hand  of  each  model  in  our 
line,  and  this  foresight  has  enabled  us  to  make 
shipment  within  twenty-four  to  thirty  hours 
after  the  receipt  of  the  order.  All  of  our  models 
are  proving  popular  with  our  dealers,  and  the 
other  day  we  received  a  letter  from  a  success- 
ful dealer  who  stated:  'We  are  much  pleased 
with  the  tone,  motor  and  cabinet  of  your 
"American,"  which  does  justice  to  the  name  it 
bears.  We  have  decided  that  the  "American" 
is  good  enough  for  anybody,  and  have  several 
prospects  already  on  hand  for  the  sale  of  this 
talking  machine.'  " 


MYSTERIOUS  DANCERS  ATTRACT 

In  Windows  of  Rhodes-Mahoney  Co.  in  Chatta- 
nooga— Dance  to  Music  of  Talking  Machine 


TO  INTRODUCE  THREE  NEW  MODELS 

American  Phonograph  Co.,  Grand  Rapids, 
Mich.,  Announce  Coming  Additions  to  Their 
Line — Products  Meet  with  Pleasing  Success 

"Our  business  during  the  past  three  months 
has  been  above  all  our  expectations,"  said  an 
executive  of  the  American  Phonograph  Co., 
Grand  Rapids,  Mich.,  in  a  recent  chat  with  The 
World.  "Before  placing  the  American  phono- 
graphs on  the  market  on  September  1,  we  had 
given  careful  consideration  to  every  detail  of 
construction  and  tone,  and  our  sales  have  indi- 
cated that  this  close  attention  to  detail  has 
resulted  in  the  production  of  machines  which 
are  giving  excellent  service  and  satisfaction. 

"After  the  first  of  the  year  we  expect  to  have 
three  new  models  to  our  line,  giving  us  a  com- 
plete line  of  nine  models,  retailing  from  $35 
to  $150. 


Chattanooga,  Tenn.,  December  9. — There  was 
one  show  in  this  city  last  week  that  played  to 
a  full  house  afternoon  and  night  and  the  prin- 
cipals were  the  mysterious  dancing  couple  in 
the  window  of  Rhodes-Mahoney  Furniture  Co., 
who  handle  talking  machines. 

They  tripped  to  the  tunes  of  one-steps  and 
waltzes  before  the  wondering  gaze  of  as  many 
pairs  of  eyes  as  could  be  crowded  before  the 
window. 

A  large  part  of  the  audience  maintained  that 
the  dancers  were  mechanical  figures  propelled  by 
electricity,  while  the  other  part  of  the  audience 
very  dubiously  endeavored  to  convince  the 
larger  part  that  the  figures  were  human  beings 
made  up  to  represent  figures. 

"Boy,  ef  ah'd  see  datta  man  comin'  thru  th' 
woods  alone  all  by  hisself,  an'  jerkin'  aroun'  lak 
he  is,  dey  wouldn't  be  nothin'  on  disyeah  earth 
could  stop  me,"  mumbled  a  big-eyed  negro  in 
the  audience. 

"Aw,  nigger,  that  man's  alive,"  commented  a 
newsie,  "lookit  th'  sweat  on  his  neck.  I  bet 
that  guy's  been  drafted." 

The  women  in  the  audience  seemed  more  in- 
terested in  the  style  of  the  gown  worn  by  the 
feminine  dancer  than  in  solving  the  mystery. 


Manufacturers- 
Jobbers  -  Retailers 


HARPONOLAS  cost  less  money 
than  talking  machines  of  the  same 
intrinsic  value. 

They  combine  ail  of  the  good  features  and  have 
none  of  the  restrictions  of  the  otherwise  high 
grade  machines. 

We  can  sell  you  either  cabinets  only,  or  com- 
pletely equipped  "Harponolas" —  with  your  own 
trade  mark,  should  you  so  prefer. 

Whether  you  buy  cases  only  or  complete  machines, 
there  are  none  better,  as  we  are  never  satisfied 
until  we  have  the  best. 

Tell  us  what  you  want  today  and  we  will  serve 
you  tomorrow. 


THE  CELINA  FURNITURE  CO. 


CELINA 


OHIO 


If  FV'<5  GRAPHITE  PHONO 

*    iJ  spr1Ng  LUBRICANT 

Haley's  Lubricant  makes  the  Motor  make  good 

Is  prepared  in  the  proper  consistency,  will  not  run  out,  dry  up,  or 
become  sticky  or  rancid.    Remains  in  its  original  form  indefinitely. 
Write  for  special  proposition  to  Jobbers. 
MANUFACTURED  BY 

ILSLEY-DOUBLEDAY  &  CO.,  229-231  Front  St.,  New  York 

Established  1853 


D.  F.  TAUBER'S  SUCCESSFUL  TRIP 

President  of  Progressive  Phonographic  Supply 
Co.,  New  York,  Makes  Important  Connec- 
tion for  Distribution  of  Wall-Kane  Needles — 
Sees  a  Busy  Year  Ahead  for  the  Trade 


D.  F.  Tauber,  president  of  the  Progressive 
Phonographic  Supply  Co.,  New  York,  returned 


JJrlh  .    ff/y  fa 


D.  F.  Tauber  at  His  Desk 

recently  from  a  month's  trip,  which  included  a 
visit  to  the  leading  cities  in  the  South  and 
Middle  West.  This  company  is  the  sole  dis- 
tributor for  the  Wall-Kane  steel  needle,  which 
has  achieved  remarkable  success  during  the  past 
year. 

Referring  to  general  conditions,  Mr.  Tauber 
said:    "Judging  from  the  optimism  of  the  mera- 


A  Scene  in  the  Wall-Kane  Factory 

bers  of  the  trade  whom  I  visited,  1918  will  be 
a  prosperous  year  for  the  talking  machine  in- 
dustry. The  jobbers  and  dealers  expect,  of 
course,  that  it  will  be  necessary  to  make  some 
readjustment  of  business  methods  and  policies 
during  the  coming  year,  but  they  all  feel  that 
the  talking  machine  will  enjoy  a  greater  popu- 
larity during  war  times  than  in  normal  years. 

"Our  own  business  is  far  beyond  our  highest 
expectations,  and  on  this  trip  I  established  im- 
portant jobbing  arrangements  with  some  of  the 
best  known  and  most  successful  jobbers  in  the 
country.  They  had  all  received  samples  of  the 
Wall-Kane  needle,  and  after  carefully  testing 
them  under  severe  conditions,  had  become  con- 
vinced of  their  exceptional  quality. 

"We  recognized  some  time  ago  that  the  de- 
mand for  steel  needles  this  season  and  in  1918 
would  break  all  previous  records.  We  there- 
fore made  arrangements  to  more  than  double 
our  factory  capacity  during  the  early  part  of 
the  year,  and  I  am  gratified  to  find  that  our 
customers  have  been  receiving  prompt  deliv- 
eries of  all  quantities  that  they  have  ordered. 
We  are  now  making  contracts  for  1918,  and  the 
orders  already  in  hand  for  the  new  year  indi- 
cate that  the  Wall-Kane  needle  will  find  a  high 
place  in  the  industry  by  reason  of  its  scientific 
construction  and  distinctive  qualities." 


The  Eureka  News  Co.,  Eureka,  Cal.,  have  se- 
cured the  agency  for  the  Edison  phonographs 
and  records. 
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Closing  a  Year  Which  Witnessed  a  Distinct 
Progress  In  All  Branches  of  the  Industry  a  □ 


It  was  to  be  expected,  naturally,  that  there 
should  be  definite  progress'  made  in  the  talking 
machine  trade  during  the  year,  and  a  review  of 
the  accomplishments  during  the  last  twelve 
months  indicates  that  the  expectations  were  well 
founded.  The  developments,  however,  have  not 
been  alone  along  lines  of  industrial  expansion, 
nor  have  they  been  confined  to  mechanical  im- 
provements, but  have  been  marked  most  forcibly 
by  the  marketing  and  exploitation  of  the  period 
styles. 

From  a  mechanical  viewpoint  it  is  quite  pos- 
sible that  the  various  instruments  included  un- 
der the  broad  head  of  talking  machines  have 
not  reached  the  peak  of  perfection,  for  an  ac- 
knowledgment that  such  is  the  case  would  in- 
dicate that  the  industry  must  either  stand  still 
in  that  particular,  or  accept  the  only  other  alter- 
native and  slide  back.  In  the  matter  of  pro- 
duction the  trade  will  be  fortunate  if  the  total 
for  1917  approximates  those  of  the  previous 
year,  for  scarcity  of  supplies,  difficulties  of  trans- 
portation and  other  factors  growing  out  of  the 
war  have  all  had  their  effect  on  the  factory  out- 
put. The  introduction  and  development  of  the 
period  styles,  therefore,  is  to  be  accepted  as  the 
logical  move. 

The  talking  machine  as  a  music  producer  or 
reproducer  has  won  a  definite  place  with  the 
public.  It  is  established  and  recognized,  thanks 
to  untiring  publicity  and  energetic  exploitation. 
Attention  has  been  directed  in  the  past  to  the 
mechanical  and  musical  side,  to  recording  the 
best  there  was  in  music,  and  also  toward  the 
most  advanced  mechanical  improvements  for  re- 
producing that  music  naturally  and  satisfac- 
torily.   The  accomplishments  have  been  great. 

It  has  been  recognized,  however,  that  in  the 
matter  of  cabinets  there  have  been  limitations, 
and  there  are  undoubtedly  thousands  of  well-to- 
do  people  of  artistic  sense  in  the  matter  of  in- 
terior decoration  who  even  in  their  music  de- 
mand harmony  in  appearance  as  well  as  har- 
mony in  sound.  The  fact  that  in  purchasing  a 
talking  machine  they  have  been  compelled  to 
accept  the  type  of  cabinet  exactly  the  counter- 
part of  cabinets  to  be  found  in  thousands  of 
other  homes,  has  caused  more  or  less  of  a  jar, 
for  -a  mahogany  cabinet,  no  matter  how  elab- 
orately designed,  does  not  fit  well  into,  say,  a 
Louis  XV  interior.  Recognition  of  this  fact 
by  talking  machine  and  phonograph  designers 
has  resulted  in  the  production  of  a  number  of 
period  styles  by  several  leading  companies  that 
should  serve  to  meet  every  normal  demand. 
Period  Designs  Well  Done 

The  designs  for  the  most  part  have  been  well 
done,  and  particularly  in  the  English  periods 
art  has  triumphed  over  the  mechanical,  and  the 
cabinet  design  rather  than  the  machine  has  re- 
ceived the  consideration.  The  result  has  been 
a  production  of  styles  that  to  the  ordinary  eye 
might  represent  anything  but  a  talking  machine. 
They  are  really  beautiful  pieces  of  cabinet  work 
ranging  in  form  from  commodes  down  to  secre- 
taries, that  are  intended  to  fit  in  and  harmonize 
with  the  furnishings  of  a  room  without  a  jar. 

There  are  some  designs  that  are  still  open  to 
criticism  from  the  standpoint  of  the  period  dec- 
orator, but  it  must  be  remembered  that  the  tafk- 
ing  machine  in  cabinet  form  has  been  long  es- 
tablished, and  that  at  one  blow  to  subordinate 
that  long  established  type  to  the  demands  of  a 
certain  period  is  to  expect  too  much.  As  new 
styles  are  put  out  it  seems  very  likely  that  the 
real  spirit  of  decorative  art  will  make  itself 
more  apparent. 

A  Broadened  Field 

The  introduction  of  period  styles  broadens  the 
field  for  the  talking  machine  dealer  many  fold 
and  gives  him  a  brand  new  argument.  He 
needn't  confine  himself  to  the  mechaninal  or 
musical  possibilities  of  his  machines,  but  can 
bring  to  the  attention  of  the  possible  customer 


the  real  artistic  merits  of  the  cabinet.  In  other 
words,  to  be  plain,  he  can  offer  a  most  desirable 
piece  of  furniture  and  incorporate  in  it  a  musical 
instrument.  It  means  that  the  sale  limit  has 
moved  from  a  few  hundred  dollars  into  the  thou- 
sands, that  the  wealthy  customer  who  before 
could  only  legitimately  be  asked  to  spend  com- 
paratively small  sums  can  now  be  offered  a 
product  that  runs  into  real  money,  and  at  the 
same  time  be  confronted  with  the  argument  of 
exclusiveness. 

To  the  lover  of  the  beautiful  there  is  almost 
as  much  charm  in  fine  furniture  as  there  is  in 
music.  The  demand  for  harmony  is  just  as 
insistent,  and  that  the  trade  are  now  able  to 
make  capital  of  this  fact  means  that  the  oppor- 
tunities of  1917  have  been  grasped  to  a  most 
satisfactory  degree. 

The  introduction  of  period  styles  has  not, 
however,  called  a  halt  on  mechanical  improve- 
ments. These  have  been  frequent,  and  prob- 
ably will  be  frequent  for  a  long  time  to  come. 
New  types  of  motors,  new  reproducers,  subtle 
mechanical  touches  here  and  there  looking  to- 
ward general  betterment  have  all  been  offered. 
In  the  matter  of  music  new  names  of  interna- 
tional prominence  have  found  their  way  into  the 
record  lists.  The  idea  of  bringing  the  voice  of 
the  artist  into  the  home  has  not  been  lost  sight 
of  for  an  instant,  and  the  result  is  apparent  in 
the  new  material  which  has  been  offered  to  the 
talking  machine  owner.  The  remarkable  ad- 
vance in  the  matter  of  music  has  been  the  suc- 
cessful recording  by  great  symphony  orchestras 
— not  simply  orchestras,  capable  though  they 
might  be,  that  have  been  organized  for  the  par- 
ticular purpose  of  recording,  which  to  the  in- 
itiated conveys  much,  but  orchestras  of  75  or 
100  pieces  or  more,  whose  music  has  been  re- 


corded with  a  faithfulness  that  is  praiseworthy. 

Each  year  sees  formal  limitations  of  the  re- 
cording room  broken  down  and  new  marks  set 
at  which  to  shoot,  and  in  the  long  run  this  would 
seem  to  be  the  proper  attitude.  It  is  what  is 
on  the  record  that  counts.  That  is  where  the 
music  itself  is  recorded,  and  no  matter  how  elab- 
orate the  musical  reproducing  medium,  no  mat- 
ter how  artistic  the  cabinet,  there  can  be  brought 
to  the  ears  of  the  listener  in  the  home  only  the 
music  that  has  been  recorded  on  the  record. 
There  can  be  no  improvement  on  that.  The 
maximum  efficiency  in  reproducing  is  to  bring 
out  all  there  is  in  the  record.  Anything  else  is 
imperfection. 

The  year  now  closing  has  also  been  one  of 
expansion  with  The  Talking  Machine  World, 
and  we  take  pleasure  in  extending  to  our  sub- 
scribers, advertisers  and  friends  at  home  and 
abroad,  Christmas  greetings  and  every  good 
wish  for  the  New  Year. 


TO  INCREASE  FACTORY  FACILITIES 

In  a  chat  this  week  with  The  World  Wm. 
Phillips,  president  of  the  Mutual  Talking  Ma- 
chine Co.,  New  York,  stated  that  the  company 
had  completed  plans  to  materially  augment  its 
factory  facilities  in  order  to  handle  a  much 
larger  business  in  1918.  During  the  past  year, 
the  company  has  been  sorely  pressed  for  suf- 
ficient room  for  the  production  of  Mutual  tone 
arms  and  sound  boxes,  and  its  capacity  was  con- 
siderably over-sold  in  1917. 

Mr.  Phillips  admits  that  the  company  has  been 
unable  to  make  as  prompt  deliveries  as  he  had 
hoped  to  do  during  the  past  year,  but  assures  his 
clients  that  with  the  increased  facilities,  1918 
service  will  meet  all  requirements. 


Take  the  Parr 
Magnetic  Reproducer — 

The  most  sensitive  of 
reproducers.  The  permanent 
magnetic  device,  an  integral 
part  of  the  reproducer,  acts 
on  the  stylus  box.  Its  possi- 
bilities in  giving  warmth  and 
delicacy  in  the  tonal  repro- 
duction of  quiet  passages 
make  old-style  sound  boxes 
seem  obsolete.  And  in  for- 
tissimo passages  where  ordi- 
nary reproducers  create  un- 
pleasant, music  destroying 
blasts,  caused  by  the  needle 
jumping  and  losing  its  grip, 
the  Parr  Magnetic  Repro- 
ducer, with  its  marvelous 
flexibility,  follows  every 
wave  and  vibration  in  the 
record  and  takes  everything 
the  record  holds. 


Tone-the  vital  thing 

IF  you,  as  a  manufacturer,  can  talk  and  prove  tone  superiority 
in  your  product,  you  have  a  selling  argument  to  over- 
shadow all  the  "talking  points"  of  cabinets,  and  designs 
and  accessor}'  features. 

And  you  can  talk  tone  superiority.  You  can  put  out  a 
product  that  will  be  a  revelation  in  tone-purity,  tone-quality, 
tone-volume.  When  you  realize  what  vivid,  lifelike,  colorful 
tone  can  be  produced  and  sustained  by  the  talking  machine 
equipped  with 

Parr  Magnetic  Reproducer 

fitted  with  the 

Vibratone   Patented  Diaphragm 

These  two  dominating  and  proven  inventions  open  up 
wonderful  possibilities  for  manufacturers  eager  to  put  their 
product  at  the  top-notch  of  class  and  character. 

You  want  your  product  to  be  RIGHT  ! 

If  you  want  your  product  worthy  of  your  name,  you 
certainly  want  that  product  to  be  right  in  its  most  vital 
feature..  And  it  will  be  right  if  it  is  equipped  with  the  Parr 
Magnetic  Reproducer — the  reproducer  for  those  who  seek 
perfection. 

The  indestructible,  non-crystallizing,  always  resilient 
VIBRATONE  PATENTED  DIAPHRAGM 

Possessing  all  the  good  points  of  mica  diaphragms,  it  overcomes 
all  mica's  bad  features.  Guaranteed  uniform  in  quality,  free  from 
bubbles,  blisters  and  waves,  the  Vibratone  Patented  Diaphragm  is  non- 
porous,  non-absorbent. 

It  has  a  definite  function  and  it  performs  it.  It  improves  tone; 
in  fact  it  creates  new  tone  possibilities  for  every  reproducer  of  other 
types. 

PARR  MANUFACTURING  CORPORATION 

1   UNION  SQUARE  At  Fourteenth  St.  NEW  YORK 
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PLAN  TO  INCREASE  NEEDLE  OUTPUT 


Otto  Heineman  Phonograph  Supply  Co.  to  En- 
large Capacity  of  John  M.  Dean  Division  in 
Putnam,  Conn. — A.  Heineman  in  Charge 


The  Otto  Heineman  Phonograph  Supply  Co., 
New  York,  is  now  making  plans  whereby  the 


of  industrial  affairs  have  enabled  him  to  render 
invaluable  co-operation  in  the  development  and 
expansion  of  the  "House  of  Heineman." 

Dean  steel  needles  are  popular  in  all  parts 
of  the  world,  and  a  visit  to  the  Dean  factories 
reflects  the  success  that  these  needles  have 
achieved.  There  is  hardly  a  language  in  which 
envelopes   containing  Dean   needles   have  not 


the  most  remote  corners  on  the  map.  Every 
hamlet  apparently  is  feeling  the  influence  of  the 
talking  machine,  and  it  follows  as  a  matter  of 
course  that  talking  machine  needles  are  required 
to  reproduce  this  music. 

Under  the  able  direction  of  A.  Heineman,  the 
John  M.  Dean  division  of  the  Otto  Heineman 
Phonograph  Supply  Co.  expects  to  be  in  a  posi- 
tion to  adequately  handle  the  requirements  of 
its  patrons  during  the  coming  year.  Mr.  Heine- 
man  is  working  in  close  co-operation  with  John 
M.  Dean  and  Charles  Dean,  sons  of  the  founder 
of  this  well-known  house.  This  trio  of  com- 
petent talking  machine  men  are  leaving  nothing 
undone  to  give  the  trade  efficient  service  in 
1918,  although  the  present  abnormal  conditions 
in  the  raw  material  markets  would  well  warrant 
the-  suggestion  that  contracts  for  the  coming 
year  be  anticipated  as  much  as  possible. 


NEW  PATRIOTIC  RECORD  POSTERS 

Victor  Co.  Issues  a  Series  of  Posters  That 
Should  Prove  Productive  of  Excellent  Results 
— Recognizes  Value  of  Uniform 


John  M.  Dean  A. 

capacity  of  its  John  M.  Dean  division  at  Put- 
nam, Conn.,  will  be  greatly  augmented  during 
the  coming  year.  At  the  present'  time  a  large 
and  up-to-date  factory  is  in  process  of  construc- 
tion, and  this  additional  building  will  give  the 
company  an  opportunity  to  offer  its  patrons 
maximum  co-operation  in  the  future. 

A.  Heineman,  assistant  general  manager  of 
the  company,  who  was  responsible  for  the  con- 
summation of  arrangements  whereby  John  M. 
Dean  &  Co.  were  amalgamated  with  the  Otto 
Heineman  Phonograph  Supply  Co.,  is  spending  a 
considerable  portion  of  his  time  at  the  Putnam 
factories.  Mr.  Heineman,  who  has  been  the 
"right  bower"  to  Otto  Heineman,  president  of 
the  company,  for  many  years,  is  particularly  well 
qualified  to.  take  under  his  wing  the  destinies 
of  the  John  M.  Dean  division.  He  has  been 
associated  with  the  talking  machine  industry  for 
many  years  and  is  thoroughly  familiar  with  the 
most  important  problems  that  confront  the 
executive,  from  both  a  manufacturing  and  sales 
standpoint.  His  intimate  knowledge  of  gen- 
eral business  conditions  and  his  detailed  study 


Heineman  Charles  Dean 

.  been  printed.  Daily  shipments  include  Euro- 
pean countries  and  nations  in  the  Orient,  and 
the  other  day  a  shipment  of  Dean  needles  left 


It  is  a  recognized  fact  that  the  uniform  of  the 
soldier  or  sailor  always  makes  a  strong  appeal 
to  the  civilian,  especially  in  these  war  times, 
and  the  appeal  is  particularly  strong  to  those 
who  have  friends,  or  relatives  in  the  fighting 
forces.  In  recognition  of  this  fact,  the  Victor 
Talking  Machine  Co.  has  issued  a  most  effective 
series  of  patriotic  posters.  One  of  the  series 
for  window  and  showroom  displays  is  of  the 
poster,  or  impressionist  type,  and  shows  a  group 
of  soldiers  gathered  around  the  Victrola  in  camp 
in  the  eyening,  their  figures  outlined  by  the  glare 
of  the  campfire.  The  whole  is  set  against  this 
blue  background,  and  the  effect  is  excellent. 
ii-iaJv....  Another  and  more  re- 

cent poster  brings  to  mind 
the    embarkation    of  the 
j§  -      .....  troops  for  France.  Prom- 

iV. i:;;;^>,;,-::  V:'  incut iy  in  the  foreground 

?- -sg^-j;--;;  -.  .  j  ;s  a  group  of  khaki-clad 
i'il^- ::  soldiers  gathered  at  the 
end  of  a  dock.  In  the  mid- 
dle distance  is  a  great 
transport,  outward  bound, 
and  convoyed  by  destroy- 
ers, while  overhead  a  fleet 
of  aeroplanes  offers  addi- 
t  i  o  n  a  1  protection.  The 
legend  on  the  poster  calls 
attention  to  the  new  Vic- 
Plant  of  John  M.  Dean  Division,  Putnam,  Conn.  tor  patriotic  records,  and 
for  unpronounceable  parts  of  India.  All  of  this  the  whole  idea  should  serve  to  produce  excellent 
not  only  indicates  the  worldwide  popularity  of  results  for  the  dealer  who  realizes  what  a  tre- 
the  Dean  steel  needle,  but  also  reflects  the  fact  mendous  aid  these  posters  are  as  a  means  of 
that  the  talking  machine  has  gained  access  into     producing  sales. 


AMERICAN 


Clear  in  Tone,  Beautiful  in  Design,  Smooth  Running  Motors 

The  American  phonograph,  which  embodies  all  the  good  qualities  and  special  features  that  the  buying  public  demands,  has  no  equal  as  to  price, 
beauty  and  tone.  You  cannot  afford  to  be  without  this  popular  line  (or  your  holiday  business.  The  American  line  has  many  fine  features, 
beautiful  in  design,  finest  of  material  and  workmanship,  and  the  right  quality  of  motor  for  each  particular  model,  making  a  well-balanced  line  at 

popular  prices  and  a  ready  seller. 

Mr.  Dealer:  Whether  you  are  at  the  present  time  handling  any  other  line  of  phonographs  or  are  yet  undecided  as  to  what  line  you  will  have, 
ask  us  for  the  full  particulars  and  you  will  find  that  this  line  will   increase  your   profits  and  add  materially  to  the   volume  of  your  business 


PRICES  QUOTED  ARE  WHOLESALE 


No.  22— $85.00 


No.  3-$18.50  No.  5-$23.50  No.  6-$29.00  No.  10-$47.50  No.  13-$61.00 

We  stand  back  of  every  American 

AMERICAN  PHONOGRAPH  COMPANY 

Main  Office  and  Factory,  111  Lyon  St.,  GRAND  RAPIDS,  MICH.  503  Cable  Bldg.,  CHICAGO 


THE    TALKING    MACHINE  WORLD 


73 


How  the  Banker  Can  Help  the  Talking  Machine 
Dealer  [n  War  Time  -  %  wuiiam  Maxweii 


Recently  a  well-known  dealer  in  Michigan 
sought  to  increase  his  line  of  bank  credit  in 
order  that  he  might  stock  up  heavily  with  Edi- 
son phonographs  and  records  in  anticipation  of 
the  Christmas  trade.  His  banker  took  the  posi- 
tion that  music  is  non-essential,  and  that  the 
bank  did  not  care  to  increase  its  loans  for  the 
purpose  of  furthering  the  sale  of  phonographs. 
William  Maxwell,  vice-president  of  Thomas  A. 
Edison,  Inc.,  wrote  the  banker  in  question,  and 
we  publish  the  text  of  his  letter  below,  with  the 
names  deleted: 

"Dear  Sir — Mr.   ■  thought  it  would 

not  be  a  breach  of  confidence  to  acquaint  us 
with  the  contents  of  your  letter  of  the  17th, 
and  I  am  sure  you  will  take  the  same  view  of 
the  matter. 

"What  you  have  to  say  is  of  great  interest 
to  me,  first,  because  you  are  a  banker;  second, 
because  you  are  evidently  a  patriotic  banker; 
and  third,  because  your  letter  indicates  a  very 
considerable  reflection  on  the  broad  economic 
aspects  of  the  war. 

"Briefly  stated,  if  I  interpret  your  views  cor- 
rectly, you  feel  that  Mr.  should  curtail 

his  phonograph  business,  because  phonographs 
are  unessential  to  winning  the  war  and  that 
energy  expended  in  their  manufacture  or  sale 
is  a  misdirection  of  effort  which  might  be  put 
to  a  better  use. 

"Contrasted  with  your  opinion  as  a  banker  and 
public-spirited  citizen  is  the  opinion  of  a  Mis- 
souri banker,  who  says  in  effect  that  he  is  lib- 
eral in  his  policy  towards  the  Edison  dealer  in 
his  town,  because  he  feels  that  every  time  he 
aids  in  placing  music  in  an  American  home  he  is 
performing  a  useful  service  for  society. 

"You  state  that  the  Government  has  said  that 
phonographs  are  a  luxury  and  are  one  of  the 
things  the  Government  considers  placing  under 
an -embargo,  thus  making  it  impossible  to  ship 
them.  Later  advices  than  those  available  at  the 
time  your  letter  was  written  indicate  that  the 
Government's  attitude  has  been  misunderstood. 
Considering  the  practical  operation  of  railroad 
transportation,  it  is  quite  apparent  that  con- 
tinuous freight  embargoes  against  any  particular 
commodity,  or  group  of  commodities,  would  not 
be  a  logical  procedure  and  would  result  in  an 
abnormal  movement  of  empty  cars.  It  is  prob- 
able that  our  Government  will  adopt  the  policy 
of  Great  Britain.  In  other  words,  instead  of 
saying  what  must  not  be  produced,  it  will  say 
what  must  be  produced  and  in  what  quantities. 
The  railroads  and  industries  of  this  country  must 
produce  all  of  the  munitions  and  equipment  that 
are  required.  The  soundest  procedure  is  ob- 
viously to  distribute  this  war  work  in  such  a 
way  that  no  legitimate  industry  will  have  to  go 
out  of  business,  and,  after  contributing  its  share 
to  the  Government's  work,  will  not  only  be  per- 


mitted, but  encouraged  to  manufacture  as  much 
of  its  regular  product  as  is  possible  or  as  can 
be  sold.  Considering  the  fact  that  the  Govern- 
ment will  spend  approximately  8  per  cent,  of 
our  entire  national  wealth  during  the  first  twelve 
months  of  the  war,  it  is  apparent  that  the  crea- 
tion of  new  wealth  is  a  collateral  undertaking  of 
such  importance  that  it  is  but  slightly  over- 
shadowed by  our  military  preparations. 

"Very  possibly  there  will,  from  time  to  time, 
be  temporary  freight  embargoes,  giving  priority 
to  certain  commodities  and  resulting  in  the  de- 
ferred   transportation    of    other  commodities. 


Wm.  Maxwell 

There  will  also,  very  likely,  be  times  when  so- 
called  non-essential  industries  will  experience 
difficulty  in  getting  all  of  the  materials  they  re- 
quire. These  two  factors,  coupled  with  the 
probability  that  many  non-essential  industries 
will  devote  a  portion  of  their  manufacturing  ca- 
pacity and  personnel  to  the  making  of  war  mu- 
nitions, indicate  that  there  will  be  a  lessened 
production  of  many  so-called  non-essentials.  I 
am  very  certain,  however,  that  the  Government 
will  do  its  best  to  prevent  the  complete  col- 
lapse of  any  legitimate  industry.  Speaking  of 
phonographs  and  records,  I  have  not  the  slight- 
est hesitation  in  saying  that  they  will  be  manu- 
factured during  the  entire  duration  of  the  war, 
although  possibly  in  somewhat  lessened  quan- 
tities. 

"Considering,  therefore,  that  the  phonograph 
industry  is  not  going  to  be  put  out  of  business, 
but  that  very  possibly  there  will  be  some  cur- 
tailment of  the  supply,  it  is  manifestly  good 
business  for  Mr.    to  stock  up  with 


Edison  phonographs  and  records.  This  brings 
us  to  the  other  question  presented  by  your  let- 
ter: Is  an  Edison  phonograph  a  luxurious  ex- 
travagance in  which  the  people  at  this  time 
should  not  indulge?  And,  accordingly,  is  it  your 
duty  to  discourage  the  sale  of  phonographs? 

"From  Confucius  down  through  the  ages  a 
majority  of  the  philosophers  of  note  have  rec- 
ognized music  as  a  human  necessity.  I  shall 
not  take  up  your  time  by  giving  you  quotations, 
but  if  you  would  like  to  see  some  I  should  be 
very  happy  to  refer  you  to  various  philosophers 
who  have  expressed  opinions  in  accordance  with 
the  thought  that  music  is  an  essential  to  the 
proper  kind  of  living.  Bovee,  a  modern  phil- 
osopher trained  for  the  bar,  puts  it  this  way: 

"  'Music  is  the  fourth  great  essential  of  human 
nature — first,  food;  then  raiment;  then  shelter; 
then  music' 

"Approaching  the  subject  from  another  angle 
I  call  your  attention  to  yesterday's  dispatches 
from  the  Italian  front  announcing  the  arrival 
of  the  French  and  British  reinforcements. 
Prominent  place  was  given  to  the  fact  that  the 
English  regimental  bands  would  again  give  the 
Italians  music  and  thus  aid  the  Italian  morale. 
It  was  explained  that  the  Italians  were  so  des- 
perately striving  to  check  the  Austro-German 
advance  that  they  had  made  soldiers  of  their 
bandsmen,  and  now  welcomed  the  arrival  of  the 
English  regimental  bands. 

"Lord  Kitchener  at  the  beginning  of  the  war 
disbanded  a  number  of  the  military  bands,  but 
they  were  soon  brought  together  again,  as  it  was 
found  that  music  is  an  essential  in  a  soldier's 
life. 

"I  have  a  letter  before  me  from  a  Major  in 
the  U.  S.  Regular  Army,  which  I  am  going  to 
quote  in  its  entirety: 

"  'On  behalf  of  the  men  of  this  battalion  I 
wish  most  courteously  to  thank  Mr.  Edison  and 
yourself  for  your  generosity  in  giving  us  an 
Edison  phonograph  and  twenty-five  Re-crea- 
tions. I  know  they  will  serve  a  mighty  good  use 
in  giving  the  boys  many  hours  of  real  goo'l 
pleasure  and  aid  in  making  them  cheerful  fel- 
lows. The  higher  army  officials  teach  that  to 
be  a  strong  army  we  must  be  a  "singing  army," 
and  in  this  gift  I  feel  that  you  have  aided  mate- 
rially in  the  cause  that  every  good  American  is 
so  ardently  working  for.  Again  with  most  sin- 
cere thanks,  and  God  bless  you.' 

"Hundreds  of  phonographs  are  in  the  base 
camps  'over  there.'  Thousands  are  in  the  can- 
tonments here.  I  am  at  the  present  time  en- 
deavoring to  see  that  phonographs  are  placed  on 
every  transport.  The  American  regimental 
bands  in  France  are  being  reorganized  with  a 
view  to  their  improvement.  Music  is  going  to 
play  an  important  part  in  winning  the  war. 
(Continued  on  page  74) 
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""THE  DUO-TONE  phonograph  recorder  is  the  final  refinement  for  all 
machines  using  a  non-permanent  needle.  A  simple,  compact  bracket 
containing  one  loud  and  one  soft  Tungsten  needle — an  attachment  which 
can  be  inserted  into  the  needle  holder  of  any  standard  machine — the 
DUO-TONE  is  a  practical  talking  machine  necessity  for  the  following 
reasons : 

Il.i.inl  or  Soft  Without  Changing  Needles.    With  the  DUO-TONE,  one  can 
play  records  requiring  loud  needles  as  well  as  those  best  played  with  a 
soft  needle  without  the  inconvenience  of  removing  needles  after  each  record. 

2 From  100  to  300  Records  Per  Needle.  Everyone  knows  the  better  wearing 
qualities  of  the  Tungsten.  Few,  however,  know  that  these  needles  should 
be  worn  down  on  one  side  only  to  get  best  results.  The  DUO-TONE  makes 
this  possible  for  both  loud  and  soft  records. 

3 Easy  Interchangeability.  If  desired  to  change  to  steel  or  fibre  needles, 
merely  remove  the  DUO-TONE  attachment  from  the  needle-holder. 

4 Economy — Convenience.    Every  phonograph  user  knows  the  greater  econ- 
omy of  the  Tungsten  needle.    The  DUO-TONE,  therefore,  insures  this 
economy  plus  the  convenience  of  no  needle  changes! 

5 $1.00  Is  All  the  DUO-TONE  Costs.  And  this  in- 
cludes a  set  of  loud  and  soft  Tungsten  needles. 
At  this  remarkably  low  price,  every  phonograph 
owner  is  a  possible  buyer. 

THE  DUO-TONE  COMPANY 

ANSONIA  CONNECTICUT 
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Bands  sustain  the  martial  spirit — the  fighting 
morale  of  our  soldiers.  The  phonograph  has 
another  part  to  play  in  the  soldiers'  life.  At 
the  base  camps  and  in  the  billets,  the  music  of 
the  Edison  phonograph  soothes  the  raw  nerves 
of  the  boys  who  have  just  returned  from  the 
trenches,  lessens  the  moral  strain  of  the  reaction 
that  follows  with  their  idle  hours,  and  helps  in 
every  way  to  make  their  lives  more  tolerable. 

"It  must  be  admitted,  I  think,  that  music  in 
whatever  form  it  can  be  provided  is  an  essen- 
tial in  a  soldier's  life.  I  am  sure  that  General 
Pershing  would  say  that  this  is  true.  His  re- 
ported cablegram  to  the  War  Department  for 
more  bands  and  better  bands  shows  the  impor- 
tance he  attaches  to  music.  Music  is  not  an 
essential  in  the  same  sense  as  rations,  clothing 
and  ammunition.  It  can  be  dispensed  with,  and 
soldiers  can  still  live  and  fight.  But  it  has  been 
demonstrated  that  a  soldier  fights  better,  lives 
a  cleaner  life,  is  less  oppressed  by  his  sur- 
roundings, and  in  every  way  is  a  better  man  if 
music  is  constantly  available. 

"Now,  then,  my  thought  is  this:  If  the  phil- 
osophers agree  that  music  has  always  been  an 
essential  to  mankind,  and  if  it  has  been  proved 
that  music  is  a  necessity  in  the  trenches,  must 
we  not  concede  that  in  our  civilian  life  music 
assumes  an  importance  that  merits  your  support 

of  Mr.   in  his  efforts  to  provide  the 

people  of  your  city  with  good  music  in  their 
homes?  Let  me  quote  from  a  recent  editorial 
in  the  New  York  Evening  Mail: 

"  'Going  to  a  Metropolitan  opera  or  to  a  good  concert  in 
these  days  of  world-wide  stress  is  like  leaving  a  warring 
world  and  abiding  in  a  realm  of  peace  for  a  breathing 
space.  The  first  magic  strains  of  music  seem  to  exorcise 
the  evil  spirit  with  which  the  soul  of  mankind  is  grappling 
as  the  founder  of  the  Christian  faith  grappled  with  Satan 
during  the  forty  days  and  forty  nights  in  the  wilderness. 
The  common  language  of  mankind  stills  the  torturing  din 
of  contending  peoples.  The  common  sentiment  of  art  heals 
the  breach  which  has  riven  the  nations  asunder.  The 
world  seems  whole  again.  For  the  time  being,  the  strain 
under  which  we  are  living  is  relieved.  The  world  seems 
sane  again. 

"  'At  no  time  in  its  history  has  the  world  stood  more  in 


need  of  healing  influence,  of  sweetening  in  its  bitter  cup, 

"'""'Make  it  a  point  to  hear  a11  the  £ood  music  that  you 
possibly  can.  It  will  be  well  worth  your  while  to  banish 
be  it  for  ever  so  brief  a  time,  the  menacing  shadows  that 
war  has  cast  over  the  lives  of  us  all.  The  glimpse  into  the 
bright  region  of  the  republic  of  music  will  make  you 
stronger  to  deal  courageously  with  the  grim  realities.  It 
will  renew  your  faith  in  the  future.  It  will  strengthen 
your  determination  to  do  your  part  to  bring  that  future 
nearer  and  more  certain.  , 
"  'Hear  all  the  good  music  that  you  possibly  can. 

"Music  to  me  is  perhaps  less  essential  than  to 
the  average  man.  I  am  a  man  who  finds  much 
pleasure  in  reading.  Accordingly  I  am  never 
at  a  loss  for  a  means  of  detaching  myself  from 
the  worries  of  to-day  and  the  apprehensions  of 
to-morrow.  However,  I  must  admit  the  full 
truth  of  what  the  Evening  Mail  says,  and  I  be- 
lieve that  you  will  agree  with  me. 

"Let  us  assume,  Mr.   ,  that  you 

were  a  visitor  at  the  home  of  a  mother  who  has 
sent  her  boy  to  France,  and  who  daily  scans 
the  casualty  lists.  Her  heart  is  torn  by  the 
conflicting  emotions  of  patriotism  and  an  un- 
ending fear  of  what  may  happen  to  her  boy. 
What  would  you  advise  her  to  do?  You  would 
advise  her  to  get  her  mind  off  of  her  troubles. 
You  would  advise  her  to  go  to  the  theatre,  to 
concerts,  to  motion  picture  shows.  She  would 
probably  tell  you  that  she  hasn't  the  heart  to 
go  anywhere.  In  that  case,  what  better  advice 
could  you  give  her  than  to  suggest  that  she 
purchase  an  Edison  phonograph  from  Mr. 
 ?    Am  I  right,  or  am  I  wrong? 

"Take  the  case  of  the  man  who  has  sub- 
scribed for  Liberty  Bonds,  or  for  some  other 
reason  is  economizing.  He  has  cut  out  the  the- 
atre and  his  occasional  game  of  pool;  he  is 
smoking  a  pipe  where  he  used  to  smoke  cigars; 
he  is  wearing  last  winter's  overcoat;  he  is  hav- 
ing his  wheatless  and  meatless  days;  his  wife 
and  daughter  are  similarly  economizing.  As 
they  would  perhaps  put  it,  'We  are  not  going- 
out  very  much  this  winter.'  What  would  you 
say  about  such  a  family?  You  and  I  know  that 
food,  warmth  and  shelter  do  not  make  an  Ameri- 


can home.  They  make  a  Russian  home,  but 
they  don't  make  an  American  home.  The  man 
who  fails  to  provide  instructive  entertainment 
for  his  family,  if  he  is  able  to  do  so,  is  failing 
in  his  duty  almost  as  much  as  if  he  failed  to 
provide  them  with  adequate  food  and  clothing. 
Next  to  religion,  there  is  no  force  which  more 
firmly  cements  the  family  relation  than  good 
music  in  the  home.  Needless  to  say,  self-made 
music  is  in  this  respect  superior  to  all  other 
kinds,  but  there  is  not  one  person  in  ten  thou- 
sand who  can  make  good  music— that  is  to  say, 
sufficiently  good  music  to  be  truly  entertaining 
and  helpful  to  others.  Therefore,  a  good  phono- 
graph is  the  best  means  of  bringing  good  music 
into  the  home. 

"I  claim  that  money  invested  in  a  good  phono- 
graph is  well  invested,,  just  as  I  consider  that 
money  invested  in  good  books  is  well  invested. 

I  believe,  Mr.   ,  that  you  are  too 

broad-minded  and  too  sincerely  interested  in  the 
best  interests  of  your  community  not  to  revise, 
upon  reflection,  the  opinion  which  you  expressed 

to  Mr.    in  your  letter  of  the  17th. 

I  don't  ask  you  to  alter  your  decision  as  a 
banker,  but  in  justice  to  music  and  to  the  phono- 
graph, I  hope  you  can  be  prevailed  upon  to 
abandon  your  views  as  to  the  unessentialness  of 
the  phonograph  in  wartime. 

"I  personally  feel  that  Mr.   is 

doing  a  good  work  in  putting  music  in  the 
homes  of  your  people,  and,  within  the  limits  of 
conservative  banking,  I  consider  that  he  de- 
serves your  assistance." 


LEFT  AN  ESTATE  VALUED  AT  $300,000 

Frederick  J.  Warburton,  formerly  vice-presi- 
dent of  the  American  Graphophone  Co.  and 
the  Columbia  Graphophone  Co.,  who  died  at 
his  home  in  Scarsdale  on  November  2,  left  an 
estate  which  is  valued  at  $300,000.  The  major 
part  is  inherited  by  his  widow  during  her  life- 
time, while  various  other  relatives  receive 
legacies.  The  will  was  offered  at  probate  at 
White  Plains,  N.  Y. 


No.  19.  Cabinet 
(DOUBLE  DOOR  FRONT) 
Made  especially  to  hold  the  Victor- Victrola,  No.  IX 


Trade  Winning 
Holiday  Outfits 

Salter  Cabinets,  made  to  harmonize 
with  portable  models  of  stand 
machines,   enable    you    to  off 
your  trade  outfits  which  serve 
land  customers  who  would 
otherwise  escape. 

The  felt-lined  compartments  of  which 
we  are  the  originators  are  a  feature 
of  all  Salter  Cabinets.  Each  record 
has  a  compartment  to  itself,  is  thus 
protected  against  scratching,  breakage 
and  dust,  and  is  instantly  accessible. 

SEND    FOR  CATALOGS 

We  also  make  a  beautiful  line  of  sheet 
music  and  music  roll  cabinets. 

SALTER  MFG.  CO. 

337-49   N.  Oakley  Boulevard 

CHfCAGO,  ILL. 


No.  111.    Cabinet  (Opened) 
For  Columbia  $50.00  Machine 
33)4  inches  high.    Top,  23  x  19'A  inches 
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The  Trade  In  New  York  City  And  Vicinity 


A  tremendous  shortage  of  product,  including 
both  machines  and  records,  has  been  the  pre- 
dominating feature  of  November  and  December 
local  talking  machine  business.  The  scarcity 
of  machines  is  particularly  acute,  and  the  fac-" 
tories  have  frankly  admitted  their  inability  to 
deliver  before  Christmas  anywhere  near  the  vast 
amount  of  machines  ordered  by  the  jobbers  and 
dealers.  At  the  present  writing  it  seems  as 
though  certain  types  of  machines  will  not  be 
available  until  after  Christmas,  and  the  wise 
dealer  is  making  plans-to  educate  his  sales  force 
so  that  they  will  sell  efficiently  the  machines  that 
are  on  hand.  The  record  shortage  is  also  be- 
coming more  general,  and  the  scarcity  of  rec- 
ords includes  the  popular  patriotic  numbers, 
and  the  standard  selections  which  are  always  in 
demand. 

November  Business  Generally  Satisfactory 

The  local  dealers  report  that  November  busi- 
ness as  a  whole  was  generally  satisfactory,  al- 
though in  some  localities  the  sales  totals  for 
the  month  were  not  up  to  expectations,  and  did 
not  show  an  increase  over  November,  1916.  This 
is  balanced,  however,  by  the  reports  of  the  deal- 
ers in  other  sections  of  the  city,  who  closed  the 
month  with  a  good-sized  gain  over  1916.  De- 
cember business  to  date  has  been  good,  but 
some  of  the  dealers  report  a  falling  off  in  ma- 
chine sales. 

Opening  of  G.  Schirmer  Victor  Salesrooms 
One  of  the  most  important  events  the  past 
month  in  local  talking  machine  circles  was  the 
opening  of  Victor  salesrooms  by  G.  Schirmer, 
Inc.,  at  3  East  Forty-third  street,  New  York. 
This  concern,  which  is  one  of  the  most  promi- 
nent and  successful  music  publishing  houses  in 
the  country,  is  devoting  its  entire  second  floor 
to  its  Victor  salesrooms,  and  this  department, 
which  opened  the  first  of  the  month,  is  consid- 
ered by  the  local  trade  as  one  of  the  finest  talk- 
ing machine  establishments  in  the  country.  The 
department  is  furnished  with  costly  decora- 
tions and  furniture,  and  an  atmosphere  of  dig- 
nity and  refinement  characterizes  every  detail 
of  these  salesrooms.  There  are  eleven  sound- 
proof booths,  all  of  which  are  furnished  taste- 
fully and  comfortably,  and  the  department  is  in 
complete  accord  with  the  standing  and  prestige 
of  G.  Schirmer,  Inc.,  in  the  music  publishing 
world.  R.  O.  Hunter,  well  known  in  the  local 
trade,  and  formerly  manager  of  the  Victor  de- 
partment of  Wm.  Knabe  &  Co.,  is  manager  of 
the  new  Victor  salesrooms  of  G.  Schirmer,  Inc. 
The  New  York  Talking  Machine  Co.,  Victor 
distributors,  has  rendered  invaluable  assistance 
in  the  opening  of  these  new  salesrooms,  and  Ar- 
thur D.  Geissler,  president  of  this  company,  has 
spent  considerable  time  in  personally  co-operat- 
ing with  the  executives  of  G.  Schirmer,  Inc. 
Closed  the  Biggest  Month  in  History 
"We  have  just  closed  the  biggest  month  in  the 
history  of  this  branch,"  said  Lambert  Friedl, 
manager  of  the  local  wholesale  branch  of  the  Co- 
lumbia Graphophone  Co.  "The  total  sales  for 
November  were  greater  than  those  of  any  single 
month  in  our  history,  even  exceeding  by  a  com- 
fortable margin  the  figures  for  November,  1916. 
This  increase  was  limited  only  by  the  stock  that 
was  available  from  the  factory,  and  we  are  hope- 
ful that  December  will  establish  a  high-water 
mark  for  the  sales  totals  of  this  branch."  Mr. 
Friedl  has  complimented  the  members  of  his 
sales  staff  upon  their  splendid  showing  in  No- 
vember, expressing  his  appreciation  of  their 
hearty  co-operation  which  made  the  wonderful 
record  for  November  possible. 

The  Outlook  for  the  Future 
Referring  to  the  business  outlook  at  the  pres- 
ent time,  J.  Newcomb  Blackman,  president  of 
Blackman  Talking  Machine  Co.,  Victor  dis- 
tributors, said:  "Our  experience  in  the  past 
month  or  two  has  been  that  the  demand  for 
machines,  of  course,  has  been  in  excess  of  the 


supply,  but  the  normal  demand  for  records  and 
talking  machines  in  general  seems  to  be  about 
the  same  proportion  as  a  year  ago.  I  would 
say  that  the  demand  was  not  generally  an  in- 
creased one,  owing  to  the  many  uncertainties  by 
reason  of  war  conditions,  but  a  demand  that  is 
more  apparent  than  real,  owing  to  the  increased 
shortage  of  product.  I  would  recommend  a 
liberal  purchase  of  records  that  are  staple  se- 
lections, in  view  of  the  shortage  which  bids  fair 
to  become  chronic  as  against  the  present  condi- 
tions, which  might  be  termed  acute." 

Pathe  Artist  at  Camp  Upton  Concert 

Pathe  dealers  in  local  territory  were  greatly 
interested  to  learn  that  Mme.  Eleonora  deCis- 
neros,  famous  operatic  mezzo  soprano,  and  ex- 
clusive Pathe  artist,  had  been  a  soloist  at  a 
complimentary  concert  tendered  to  Col.  Sher- 
rill  and  the  officers  and  privates  of  the  302d  En- 
gineers' Regiment  at  the  Y.  M.  C.  A.  Hall,  Camp 
Upton,  L.  I.,  on  December  12.  Mme.  de  Cis- 
neros  has  always  graciously  responded  to  any 
calls  which  have  been  made  upon  her  by  individ- 
uals or  organizations  for  the  entertainment  of  the 
"boys"  in  Uncle  Sam's  service,  and  at  last 
Wednesday's  concert  her  singing  was  tumul- 
tously applauded  by  an  appreciative  audience, 
which  demanded  encore  after  encore. 

A  New  Uptown  Grafonola  Shop 

A  new  Grafonola  Shop,  handling  the  products 
of  the  Columbia  Graphophone  Co.  exclusively, 
has  been  opened  by  R.  J.  Fitzsimmons  at  2280 
Broadway,  New  York.  This  establishment  is  lo- 
cated at  108th  street,  in  the  heart  of  the  up- 
town residential  district,  and  Mr.  Fitzsimmons 
is  making  plans  to  render  music  lovers  in  that 
territory  efficient  service  in  every  detail.  The 
store  is  attractively  decorated,  and  every-  con- 
venience is  offered  prospective  purchasers  of 
Grafonolas  and  Columbia  records. 

A  Successful  Re-Creation  Concert 

Mme.  Carolyn  Lazzari,  well-known  operatic 
contralto  and  a  member  of  the  Chicago  Opera 
Co.,  appeared  last  week  at  a  Re-creation  con- 
cert held  in  the  auditorium  of  the  Edison  Shop 
(owned  by  the  Phonograph  Corp.  of  Manhat- 
tan). Mme.  Lazzari,  who  has  made  a  num- 
ber of  very  successful  Edison  Diamond  Discs, 
sang  several  selections,  which  in  turn  were 
played  on  the  Edison   Diamond  Disc  phono- 
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graph.  As  usual,  this  test  demonstrated  con- 
clusively the  remarkable  musical  qualities  of 
this  artistic  instrument.  Miss  Koewing,  a  vio- 
linist of  exceptional  ability,  also  played  at  this 
recital,  and  contributed  to  the  success  of  the 
concert. 

Attend  Opening  of  Victor  Dealer's  New  Store 

Several  members  of  the  local  talking  machine 
trade,  including  Roy  J.  Keith  and  J.  J.  Davin, 


James  Donnelly's  Victor  Warerooms 

of  the  New  York  Talking  Machine  Co.,  attended 
the  opening  of  the  Victor  warerooms  of  James 
Donnelly,  South  Norwalk,  Conn.  A  feature  of 
this  opening  was  the  appearance  of  the  Hawaiian 
artists  who  have  been  appearing  in  different 
Victor  establishments  throughout  the  country. 
These  artists,  who  record  for  the  Victor  library, 
contributed  materially  to  the  success  of  Mr. 
Donnelly's  "opening  day." 

Effective  Newspaper  Advertising 

The  Sonora  Phonograph  Corp.  used  in  the 
rotogravure  section  of  last  Sunday's  news- 
papers a  very  artistic  full-page  advertisement 
illustrating  the  complete  line  of  Sonora  phono- 
graphs. This  advertisement  was  distinctive  and 
effective,  giving  the  public  a  fair  idea  of  the  at- 
tractive cabinet  design  that  is  one  of  the  many 
sales  arguments  used  by  Sonora  dealers  to  ex- 
cellent advantage. 

A  Service  Flag  With  Fifteen  Stars 

Two  more  service  stars  have  been  added  to 
the  flag  flying  from  the  local  wholesale  branch 
of  the  Columbia  Graphophone  Co.  at  55  Warren 
street,  making  a  total  of  fifteen  stars.  The  two 
additions  to  the  company's  list  of  patriots  are 
Charles  Price  and  J.  L.  Matthews.  The  latter 
is  a  member  of  the  Aviation  Corps. 


65  Nassau  Street 
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SERVICE  ITEMS  YOU  NEED 


MONTHLY  SUPPLEMENT 
ENVELOPES 

$3I§  PER  1000 
"  500 
$  1  so    "  400 

$  I  65      »  3QO 

$1  §0    "  200 

$  I  25      »      |  00 

PRICES  INCLUDE 
IMPRINT 


NEW  YORK  TALKING  MACHINE  CO. 

119  WEST    40™  STREET  NEW  YORK 

-  THE      LARGEST      STOCKS       IN  THE 


TWO  - 
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YOUR  BUSINESS 


TAMACO  DELIVERY 
ENVELOPES 

10  PLAIN  $97J  PER  1000 
12    "   n\7I   "  1000 

THREE  LINE  IMPRINT 
$  1 PER  1000 


TAMACO  STOCK 
ENVELOPES 

10  SINGLE  OR  DOUBLE 
FACED  $I2°_°  PER  1000 
S  2  SINGLE  OR  DOUBLE 
FACED^I51°  PER  1000 

SPECIFY  SINGLE  OR 
DOUBLE  FACED  IN 
ORDERING 


NEW  YICTROLA  PRICE  CARDS 
854  PER  SET 


STANDARD  LIST 
PLAIN       $I0°_°  PER  1000 
IMPRINTED$II™  1000 


CHICAGO  TALKING  MACHINE  CO. 


12    NORTH     MICHIGAN  AVE, 

LARGEST      CITIES       -  WHOLESALE 


CH  I  C  AGO 


ONLY 
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The  Hoffay  Resurrectone 

Our  Cabinets,  like  all  Cabinets  used  by 
phonograph  manufacturers  ,  are  beauti- 
ful, but  our  "Resurrectone"  stands 
alone  in  its  field  of  performances. 

It  emphasizes  the  effectiveness  of 
our  machine,  it  makes  a  record  finer, 
more  musical,  more  truly  realistic. 

Our  Resurrectone  on  a  talking  ma- 
chine means  that  the  vibrant,  stringy 
tone  of  the  violin,  the  full  clear  tone 
of  the  flute  or  clarinet,  is  brought  out 
with  true  realism,  and  this  takes  this 
talking  machine  out  of  the  phono- 
graph class,  and  makes  it  a  real  musi- 
cal instrument.  This  is  but  one  of  the 
four  important  exclusive  features 
which  make  for  the  supremacy  of  the 
Hoffay.   Send  for  Special  Proposition. 

HOFFAY  TALKING  MACHINE  CO.,  Inc. 

3  West  29th  Street  New  York  City 


CLOSING  PROSPEROUS  YEAR 

Piersol  Carpet  Co.,  of  Lancaster,  Pa.,  Have 
Built  Up  a  Great  Sonora  Trade  in  Their  Lo- 
cality— Open  Up  Many  New  Accounts 


Lancaster,  Pa.,  December  7.— The  Piersol  Car- 
pet Co.,  of  this  city,  Sonora  jobbers  since  1914, 
report  the  closing  of  an  excellent  year  and  free- 
ly predict  that  1918  will  exceed  the  sales  totals 
of  the  past  twelve  months  by  a  considerable 
margin.  They  attribute  their  1917  success  to  the 
fact  that  the  Sonora  .product  is  giving  uniform 
satisfaction,  and  the  dealers  handling  this  line 
can  place  every  confidence  in  the  instrument. 
The  company  has  instructed  its  salesmen  not 
to  accept  any  dealers  who  are  not  strictly  "high 
class,"  and  their  list  of  agencies  reflects  the  wis- 
dom of  these  instructions. 

The  Maryland  territory,  which  the  Piersol 
Carpet  Co.  recently  acquired,  is  proving  a  very 
good  field  for  the  Sonora,  and  several  excel- 
lent accounts  have  been  signed  up  in  the  past 
month  or  two.  The  company  states  that  its  big- 
gest obstacle  right  now  is  the  transportation 
problem,  both  in  the  receipt  of  goods  from  the 
factory  and  the  shipments  to  the  dealers.  How- 
ever, it  has  been  very  fortunate  to  date,  and 
nearly  all  of  its  dealers  are  receiving  their  goods 
without  any  delay  other  than  that  caused  by  the 
usual  holiday  rush. 


McCORMACK  TO  RAISE  $100,000 

Tenor  to  Give  Concert  Tour  of  Country  to  Aid 
Red  Cross— Victor  Dealers  Should  Take  Notice 


John  McCormack,  the  celebrated  tenor,  whose 
Victor  records  are  so  widely  popular,  an- 
nounced this  week  that  he  would  start  on  a 
concert  tour  on  December  18  and  would  stop 
only  after  he  had  earned  $100,000,  which  he  will 
give  to  the  Red  Cross.  Mr.  McCormack  will 
pay  all  of  his  personal  expenses.  .  His  first  con- 
cert wil  be  given  on  the  date  mentioned  in 
Washington.  President  and  Mrs.  Wilson  have 
promised  to  attend. 

Two  nights  before  the  first  concert  he  will 
sing  at  the  big  mass  meeting  to  be  held  by  the 
Red  Cross  at  the  Hippodrome.  This  mass 
meeting  is  called  in  the  drive  for  500,000  new 
members  in  this  city  and  10,000,000  in  the  nation. 


MISS  BIRNS  A  VICTOR  ENTHUSIAST 

Niece  of  Saul  Birns  Shows  Great  Ability  in 
Managing  Office  and  Sales  Force 


One  of  the  most  active  Victor  enthusiasts  in 
the  local  trade  is  Miss  Dorothy  Birns,  niece  of 
Saul  Birns,  the  well-known  and  successful  Vic- 
tor dealer,  whose  establishment  at  111  Second 
avenue  is  one  of  the  finest  Victor  stores  in  the 
city. 

Miss  Birns  is  in  charge  of  the  entire  office  and 
sales  force  of  this  organization,  and  her  en- 
thusiasm for  Victor  products,  coupled  with  a 


Miss  Dorothy  Birns 

thorough  knowledge  of  merchandising,  have 
been  valuable  factors  in  the  steady  growth  of 
the  Saul  Birns'  Victor  business.  Miss  Birns  has 
made  a  detailed  study  of  the  possibilities  of  Vic- 
tor record  trade,  and  is  a  keen  student  of 
music. 


Get  Ready  for 

Christmas 

Order  today  the  Shelton  Electric 
Talking  Machine  Motor.  $15  Retail 


Cranking  of  the  phonograph 
is  now  passe. 

Users  can  give  the  clock- 
"spring  driving  mechanism  a 
rest  by  letting  the  Shelton 
Electric  Phonograph  Motor 
"do  it  electrically." 

This  motor  is  not  attached  to 
the  cabinet — simply  placed  on 
it.  No  changes  necessary  ex- 
cept unwinding  or  taking  off 
crank  handle. 

Phonograph  can  then  be 
played  either  electrically,  or 
mechanically  as  before. 

Be  the  first  in  your  locality 
to  cater  to  a  sure  demand  for 
these  motors. 


U.  S.  Patent 


July  31.  1917 

SHELTON  ELECTRIC  CO. 

NEW  YORK— 30  East  42nd  Street 
CHICAGO— 30  East  Randolph  Street 
BOSTON— 101  Tremont  Street 

SAN  FRANCISCO-62  Post  Street 


AWARDED  FIRST  PRIZE 


The  Adam  Schaaf  Co.,  Chicago,  were  awarded 
first  prize  in  the  recent  Edison  window  display 
competition  offered  by  the  Edison  Phonograph 
Co.  for  the  most  successful  window  display.  The 
prize,  amounting  to  $75,  was  turned  over  by 
the  Adam  Schaaf  Co.  to  Ellis  Hansen,  who  is 
one  of  the  leading  decorators  in  the  trade. 


PRESTO  UNIVERSAL  TONE-ARM 


In  Position  for  Playing  Lateral  Cut  Records 


This  tone-arm  has  been  designed  to  play  all  makes  and 
types  of  records,  whether  of  vertical  or  lateral  cut.  No 
change  or  adjustment  becomes  necessary.  By  merely  turn- 
ing a  swivel  joint,  the  change  from  one  system  to  the  other 
is  made  quickly. 

THE  PRESTO  PERFECTED  SOUND  BOX  is  in  no 
small  measure  responsible  for  the  success  of  the  Tone-Arm. 
The  "triangle"  Needle  Holder  permits  the  use  of  all  types 
of  needles,  including  the  fibre  needle.  This  is  a  feature  not 
generally  found  in  other  makes  of  sound  boxes.  The  use  of 
new  and  especially  designed  machinery  enables  us  to  produce 
work  that  is  of  exceptional  precision  and  refinement. 

Prices  and  Samples  Upon  Request 
Let  us  figure  on  your  other  phono  parts  requirements 

PRESTO  PHONO.  PARTS  CORP. 

124-130  PEARL  STREET,  BROOKLYN,  N.  Y. 
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Importance  of  the  Proper  Display  of  Records 
During  the  Holiday  Season  by  eihs  Hansen 


Among  all  musical  instruments  the  talking 
machine  is  probably  the  most  popular  Christ- 
mas gift.  As  in  years  gone  by  this  Christmas 
will  add  thousands  of  new  talking  machine  own- 
ers in  every  city  in  the  country,  which  again 
means  many  new  record  customers.  Every 
dealer  should  take  advantage  of  his  show  win- 
dow and  make  January  the  banner  month  for 
new  record  business.  Successful  record  window 
advertising,  however,  does  not  come  by  chance 
or  by  mere  luck.  People  are  too  busy  these 
days  to  look  at  a  window  unless  their  interest 
makes  them  do  it  and  that  interest  is  a  thing 
that  the  dealer  must  try  to  create.  It  is  not 
enough  to  leave  six  or  eight  records  on  the 
floor  in  front  of  a  talking  machine.  Dealers 
must  remember  that  the  new  record  prospects 
probably  know  very  little  about  the  great  va- 
riety of  music  and  other  delightful  entertain- 
ments to  which  their  new  instrument  entitles 
them.  Here  is  where  the  mission  of  the  show- 
window  comes  in.  By  displaying  a  number  of 
records  and  make  the  observers  understand  that 
no  matter  how  their  taste  runs  great  pleasure 
is  theirs  through  the  purchase  of  new  records. 

In  the  long  run  it  is  from  the  sale  of  records 
that  the  dealer  should  make  the  greater  propor- 
tion of  his  profits.  The  fact  that  the  outer  ap- 
pearance of  records  does  not  indicate  the  im- 
portant part  that  they  play  in  the  game  is  one 
more  reason  why  dealers  should  apply  their 
wits  and  make  record  displays  as  interesting  as 
possible.  About  fourteen  years  ago  I  devised 
the  circular  label  or  paper  ring  that  has  now 
come  into  general  use  all  over  the  country. 
These  labels  furnish  ample  space  for  the  show 
card  writer  to  print  the  title  of  the  record  and 
name  of  performer.  In  connection  with  ten 
or  twelve  record  stands  which  I  shall  fully  de- 
scribe any  dealer  can  make  an  interesting 
and  attractive  record  display.  Now  for  the 
January  window. 

Make  ten  record  stands  with  record  attach- 
ment, which  enables  you  to  place  three  records 
on  each  stand — select  ten  groups  of  classified 
double  disc  records — each  group  consisting  of 
six  selections  (three  records)  as  follows: 

#1.  Patriotic  records. 

#2.  Dance  records. 

#3.  Operatic  records. 

#4.  Sacred  records. 

#5.  Hawaiian  records. 

#6.  Light  opera  and  musical  comedy. 

#7.  Popular  song  records. 

#8.  Humorous  records. 

#9.  Children's  records. 
#10.  Home  and  folk  songs. 
Have  show  cards  in  front  of  each  group  read- 
ing as  follows: 

Blank  &  Co.'s 
Best  Dance  Records 
6  Selections  (3  Records) 
Price  $  

Have  a  somewhat  larger  card  in  the  center  of 
the  display  with  the  following: 

Blank  &  Co.'s  Best  Record  Selections. 

To  facilitate  and  assist  our  customers  in 
making  a  satisfactory  selection  of  (name 
of  make)  records  we  have  grouped  six 
fine  selections  (3  records)  of  each  class 
in  this  display.  If  you  will  step  inside 
you  will  find  these  records  on  special  dis- 
play ready  for  you  to  hear.  A  number  of 
these  Best  Records  are  already  wrapped  up 
for  immediate  delivery. 

Blank  &  Co. 

A  display  of  this  sort  will  appeal  to  the  great 
majority  because  it  is  at  once  evident  that  the 
dealer  makes  a  sincere  effort  to  please  and  sat- 
isfy his  new  customers. 

Beside  records  the  dealers  should  feature  talk- 
ing machine  accessories  and  one  or  more  in- 


struments according  to  the  size  of  the  window. 

Description  of  record  stand:  The  base  of 
stand  is  twelve  inches  by  twelve  inches  and  one 
inch  H.o-b.    It  is  made  of  veneer  nailed  and  glued 


No.  3  and  No.  9  attachments  have  been  used. 
For  No.  3  use  heavy  cardboard,  make  three  cir- 
cles ten  and  one-half  inches  in  diameter  and 
make  holes  in  center  to  fasten  records  on  with 


A  Shakespeare  Display  Showing  the  Use  of  Record  Stands 


on  four  strips  of  wood.  This  is  done  to  pre- 
vent warping.  Saw  a  triangular  piece  of  one 
and  one-half  wood,  the  size  of  which  should 
be  six  by  ten  by  twelve  inches  (thirty  degrees 
by  sixty  degrees).  Fasten  this  securely  to  the 
bottom.  Make  another  piece  of  one-quarter- 
inch  veneer  twelve  by  twelve  inches  for  the  dia- 
mond-shaped front  of  the  stand  and  fasten  to 
the  triangular  support  with  two  screws.  Have 
a  small  round-headed  screw  in  center  in  front 
to  hold  record,  but  be  sure  the  screw-head  is 


three-sixteenth-inch  stove  bolts.  Cut  out  the 
outlines  of  the  three  circles  as  shown  in  photo- 
graph and  place  on  the  records  and  record  rings. 
In  No.  9  a  strip  of  wood  three-eighth-inch  by 
two  inches  wide  and  forty-two  inches  long  has 
been  used.  Cut  out  three  square  pieces  of  card- 
board eleven  by  eleven  inches  and  mark  the 
center  of  each  piece.  Tack  on  to  strip  of  wood 
as  indicated  in  picture  (No.  9).  Drill  one-quar- 
ter-inch holes  in  center  of  each  cardboard  and 
bolt  attachment  to  record  stand.     Place  records 


How  Record  Stands  Can 

smaller  than  the  hole  in  the  record,  Nos.  8 
and  10  in  illustration  will  make  the  simple  con- 
struction "clear.  Anybody  at  all  handy  with 
tools  can  easily  make  these  stands.  After  the 
woodwork  is  completed  give  the  stands  one  coat 
of  black  stain,  then  varnish  or  shellac.  With 
ordinary  care  such  stands  will  last  for  years  and 
years.  The  illustration  shows  a  number  of 
ways  in  which  these  stands  can  be  used.  In 


Be  Made  and  Utilized 

on  stand  by  bolting  the  two  outer  ones,  using 
three-sixteenth-inch  by  one-inch  stove  bolts. 
Place  on  record  rings  and  you  will  have  the 
same  effect  as  shown  in  illustration  No.  9.  Il- 
lustration No.  2  is  intended  for  a  dance  display. 
No  ring  is  used,  but  on  top  of  stand  is  arranged 
a  small  ivory  fan  mounted  on  black  cardboard 
with  title  of  dance  record  and  cut  out  silhouette 
(Continued  on  page  81) 
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GOOD  DISPLAY  OF  HOLIDAY  RECORDS 

(Continued  from  page  79) 

of  dancing  couple.  Nos.  4,  5,  6  and  7  show 
different  designs  of  record  rings  and  record 
doubles  used  by  me  in  some  of  my  most  suc- 
cessful displays.  Record  stands  and  rings  have 
made  the  foundation  for  every  one  of  the  hun- 
dreds of  talker  trims  I  have  made  and  designed 
in  the  last  ten  years,  and  I  cannot  overempha- 
size this  important  feature.  Almost  any  impor- 
tant historical  or  artistic  event  can  be  taken  ad- 
vantage of  by  record  displays.  The  photograph 
of  the  Shakespeare  display  made  to  commemo- 
rate the  three-hundredth  anniversary  of  the 
death  of  the  master  poet  will  illustrate  my  point. 
Sixteen  records  of  Shakespeare  songs  and  reci- 
tations were  used  for  the  display.  A  special 
Shakespeare  tercentenary  program  was  made  up 
and  placed  in  center  of  display. 

[In  conclusion  I  want  to  thank  all  my  friends 
in  the  music  trade  for  the  interest  they  have 
shown  in  this  series  of  articles.  I  have  re- 
ceived a  great  many  letters  of  appreciation  with 
suggestions.  Being  a  very  busy  man,  I  have 
not  always  been  able  to  answer  these  letters, 
although  I  have  tried  to  follow  out  many  of  the 
very  excellent  suggestions  that  have  been  made. 
I  shall  try  to  make  future  articles  as  helpful 
to  dealers  as  I  know  how. — Ellis  Hansen.] 


SOUTHERN  CALIFORNIA  NEWS  ITEMS 

Coming  of  Holiday  Season  Finds  Dealers  Handi- 
capped in  Matter  of  Stock — Records  Help  Fill 
Gap — Happenings  in  Los  Angeles  Trade 


Los  Angeles,  Cal.,  December  7. — The  holiday 
season  is  now  approaching  and  it  finds  all  local 
dealers  in  the  talking  machine  industry  more 
handicapped  than  usual  at  this  time  of  the  year. 
Of  course,  during  the  holidays  all  dealers  expect 
a  scarcity  of  goods,  but  never  in  the  history  of 
the  business  in  Los  Angeles  have  the  local  job- 
bers been  out  of  so  many  different  models  and 
finishes  of  machines  and  so  many  selections  in 
records. 

The  outlook  for  Christmas,  in  fact,  is  very 
slim,  as  none  of  the  wholesale  houses  are  ex- 
pecting any  large  amount  of  shipments  prior  to 
January  1.  This  will  mean  that  some  models 
of  machines,  and  a  great  many  records,  will  be 
entirely  out  of  stock  before  that  time.  No  help 
can  be  expected  from  the  factories  as  they  will 
not  begin  to  catch  up  with  their  orders  for  sev- 
eral months.  Prospective  buyers,  as  a  rule,  are 
realizing  the  seriousness  of  the  situation,  and  an 
early  Christmas  business  is  looked  for  this  year. 
It  is  hard  to  convince  some  people  that  it  is 
generally  impossible  to  carry  a  complete  line 
during  the  holiday  season,  and  a  great  many  of 
them  will  be  disappointed  by  not  getting  the 
particular  moael  they  wish  to  purchase.  The 
shortage  on  machines  and  records  is  especially 
hard  on  the  small  dealers  as  they  cannot  afford 
to  lay  in  a  large  surplus  stock,  and  now  find 
themselves  unable  to  obtain  the  goods. 

The  Victor,  Edison  and  Columbia  Cos.  issue 
scores  of  fine  records  that  are  generally 
classed  as  "poor  sellers,"  simply  because  they 
have  not  been  properly  demonstrated  and  ex- 
plained to  the  public.  Therefore,  during  the 
present  famine  of  so-called  "best  sellers"  it  will 
be  necessary  to  bridge  the  gap  with  these  se- 
lections. 

The  demand  for  the  larger  and  more  substan- 
tial models  of  machines  has  gradually  been  in- 
creasing for  several  years,  and  all  city  dealers 
are  expecting  a  heavy  demand  for  them  this 
Christmas. 

The  Lombardi  Italian  Grand  Opera  Co.,  which 
was  brought  to  Los  Angeles  by  our  local  Im- 
presario, L.  E.  Behymer,  has  just  finished  a 
successful  three  weeks'  engagement  at  Clune's 


Only  $50.00  a  Unit 

CAPACITY  2150  REC 

(2  Units"  Illustrated) 


MODEL  No.  2150— A  Lock- 
ing Sectional  Roller  Panel 
Door  Cabinet,  equipped  with 
Ogden  Patented  Filing  De- 
vice. Made  of  Quartered 
Oak  and  Birch,  finished  to 
match  all  interiors. 


350-10  inch 
Records 


Write  for 
Our  Manual  of 
Filing 
Dept.  K. 


Protect  against  Dust,  Warping  and 
Theft.  Save  Time,  Space,  Money. 
.*  ;   Prices  Subject  to  Change  :  : 


350-12ir?ch 

Records 
Paterctedfldjuster  for 
Usm$  10  inch  Records 

Soft  Flat  Sprir^s 
HoldReeords  clpri^M 
find  Prevent  Warping. 


MODEL  No.  2150— Capacity 
2150  thin  records,  10"  or  12", 
1075  thick  records.  Largest 
capacity,  smallest  space.  In- 
stantly you  find  any  record. 
Special  models  adapted  to 
all  makes  of  records. 

UNCONDITIONALLY 
GUARANTEED 


OGDEN  SECTIONAL  CABINET  CO.,  Inc.,  Lynchburg,  Va. 


Auditorium.  In  their  repertoire  was  "Carmen," 
"Faust,"  "Thais,"  "II  Trovatore,"  "Barber  of 
Seville,"  "La  Tosca,"  "Rigoletto,"  "Madame  But-  • 
terfly,"  "Cavalleria  Rusticana,"  "Pagliacci"  and 
"La  Boheme."  This  was  an  excellent  com- 
pany and  was  supported  by  a  good'  chorus  and 
a  fine  orchestra.  Prominent  among  the  artists 
was  Maggie  Teyte,  who  makes  records  exclu- 
sively for  the  Columbia  Co.  The  opera  season 
helped  the  record  business  very  greatly. 

A.  G.  McCarthy,  treasurer  and  general  man- 
ager of  the  Victor  wholesale*  department  of 
Sherman,  Clay  &  Co.,  San  Francisco,  spent  a  few 
days  in  Los  Angeles  last  week  visiting  C.  S. 
Ruggles,  manager  of  the  local  branch.  Mr.  Mc- 
Carthy has  charge  for  Sherman,  Clay  &  Co.  of 
jobbing  branches  in  Spokane,  Seattle,  Portland, 
San  Francisco  and  Los  Angeles,  which  cover 
the  largest  territory  controlled  by  one  firm  in 
the  United  States.  Mr.  McCarthy  is  very  en- 
thusiastic about  this  year's  business,  and  says 
that  all  former  records  made  by  his  house  will 
be  broken. 

The  Bartlett  Music  Co.,  exclusive  Columbia 
dealers,  now  located  on  West  Seventh  street, 
had  their  formal  opening  last  week.  They  still 
maintain  a  branch  at  their  former  place  of  busi- 
ness, 231  South  Broadway.  . 

Barker  Bros.,  exclusive  Victor  dealers,  are 
busy  preparing  for  their  holiday  trade.  C.  B. 
Boothe,  manager  of  the  talking  machine  depart- 
ment, deplores  the  shortage  in  goods,  but  says 
that  the  Eastern  jobbers  seem  to  be  as  bad  Off 
as  our  local  jobber. 

L.  V.  Ridgeway,  traveling  representative  for 
Lyon  &  Healy,  Chicago,  Victor  jobbers,  is  in 
Los  Angeles  at  the  present  time  on  his  semi- 
annual visit. 


O.  A.  Lovejoy,  manager  of  the  Diamond  Disc 
Distributing  Co.,  Edison  jobbers,  has  just  re- 
ceived several  carloads  of  Edison  goods.  This 
will  enable  him,  he  says,  to  fill  to  a  great  ex- 
tent most  of  his  back  orders.  However,  he 
does  not  look  for  any  further  shipments  before 
the  first  of  the  year. 


REMODELED  QUARTERS  IN  SAN  JOSE 

Sherman,  Clay  &  Co.  Now  Have  One  of  the 
Handsomest  Stores  in  This  Section 


San  Jose,  Cal.,  December  7. — Sherman,  Clay 
&  Co.  have  recently  finished  remodeling  and  en- 
larging their  store  at  192  South  First  street,  this 
city,  and  running  through  on  an  "L"  to  San  An- 
tonio street.  The  entire  store  is  handsomely 
finished  in  birch,  specially  treated,  and  is  one 
of  the  most  attractive  in  this  section.  The  First 
street  side  is  entirely  devoted  to  demonstrating 
and  salesrooms  for  Victrolas,  and  pianos  are 
shown  in  the  San  Antonio  street  section.  The 
lighting,  ventilating  and  heating  arrangements 
are  of  the  most  modern  type. 


C.  C.  Gallagher,  Paxton,  111.,  has  installed  the 
Columbia  Grafonolas  and  records  in  his  talking 
machine  department  where  he  already  handles 
successfully  the  Brunswick  phonograph  and 
Pathe  records. 


PHILADELPHIA 


CHICAGO.  ILL. 
(Insulation  Dept.) 


WEST  PHILADELPHIA 


INTERNATIONAL  MICA  COMPANY 
MICA  DIAPHRAGMS 

Let  our  Diaphragm  Department  take  care  of  your  Diaphragm  Difficulties  and  be  covered  on  this  essential  part  for  the  future- 
Quotations  and  samples  promptly  forwarded  upon  request. 

Offices  and  Factory,  37th  and  Brandywine  Streets,  WEST  PHILADELPHIA,  PA. 


JCHUBE/ir 

PHONOCF&Ph 
RECORDS 

The  greatest  series  of  75c.  records  ever  made. 

10-INCH  DOUBLE  SIDED 
ALL  STARS  ALL  SELLERS 

New  list  by  15th  monthly. 
Dealers,  write  for  list  and  prices 

BELL  TALKING  MACHINE  COMPANY 
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Proven  Superiority 


THE  NEW  EDISON  DIAMOND  AMBEROLA 
MODEL  50  RETAILS  FOR  $50 


is  easy  to  make  claims,  but  it  is  not  so  easy  to  prove  them. 

In  the  case  of  the  New  Edison  Diamond  Amberola  we  have 
1  made  very  strong  claims  regarding  its  remarkable  superiority 
from  a  musical  standpoint.  We  have  not  only  made  these  claims 
but  we  have  proved  them  time  and  again,  we  have  proved  in  side  by 
side  comparison  tests  that  a  $50  New  Edison  Diamond  Amberola  is 
unquestionably  the  musical  superior  of  talking  machines  costing  as 
much  as  $250,  and  we  stand  ready  to  show  any  dealer  who  might 
hail  from  a  certain  state  just  West  of  the  Mississippi. 

Not  only  musically  but  also  mechanically  is  the 


HOB  AliBMA 


a  superior  instrument.  For  instance,  the  GENUINE  DIAMOND 
reproducer  stylus  (which  makes  needles  unnecessary  and  which  re- 
quires no  changing)  and  the  wonderful  Blue  Amberol  Records  which 
are  almost  unwearable  and  unbreakable  is  evidence  that  speaks 
for  itself. 

The  New  Edison  Diamond  Amberola  and  Edison  Blue  Amberol 
Records  are  remarkable  for  combining  two  selling  points  seldom 
found  in  a  single  line  of  merchandise,  viz.,  quality  and  economy. 

If  you  are  figuring  on  putting  in  a  line  of  phonographs,  wouldn't 
it  be  wise  to  get  full  particulars  regarding  the  New  Edison  Diamond 
Amberola  ? 


THOMAS  A.  EDISON,  Inc. 

Amberola  Department,  ORANGE,  N.  J. 
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REPAIRS 

TALKING  MACHINE  TROUBLES  AND 
HOW  TO  REMEDY  THEM 


Conducted  by  Andrew  H.  Do  din 


[This  department  of  The  Talking  Machine  World  is  de- 
signed for  the  service  of  all  classes  of  our  dealers,  includ- 
ing those  who  make,  and  those  who  sell,  talking  machines. 

Andrew  H.  Dodin,  who  conducts  this  department,  has  a 
wide  and  enviable  reputation  as  a  repairer  of  talking  ma- 
chines and  conducts  an  exclusive  talking  machine  repair 
shop  at  176  Sixth  avenue,  New  York.  Tell  him  your  trou- 
bles through  The  World  and  he  will  help  you  if  possible. 
The  service  is  free. — Editor.] 

NOTES  ON  REPAIRING  VICTOR  MOTORS 


By  request  of  several  Victor  dealers  during 
the  past  few  weeks  I  am  going  to  give  a  list 
of  short  notes  on  little  things  to  bear  in  mind 
when  repairing  Victor  motors. 

.Graphite 

Use  Victor  Spring  Lubricant.  In  the  large 
springs  put  two  tablespoonfuls,  and  in  small 
springs  (Victrola  4,  6  and  8)  put  about  one  and 
one-half  tablespoonfuls  of  the  mixture  to  each 
spring. 

Springs 

Never  use  an  old  spring  having  a  crack  near 
the  rivet  holes  on  the  ends — always  replace  these 
with  new  springs  and  be  sure  to  have  the  spring 
center  so  shaped  that  it  fits  the  shaft  good  and 
tight,  thus  insuring  a  good  fit  for  the  shaft 
rivets. 

Do  not  hammer  spring  cage  plates  so  hard 
that  you  bend  them  in  the  center,  causing  the 
plate  to  press  against  the  spring,  which  causes 
spring  to  jump. 

Always,  when  at  work  on  the  spring  cage, 
have  in  mind  the  spring  cage  gear — do  not  bend 
or  nick  the  teeth  of  this  gear,  as  this  is  one 
cause  of  variation  of  the  speed  of  the  motor. 
Always  have  the  spring  gear  placed  squarely 
on  a  level  bench  or  exactly  at  right  angles  to 
the  bench. 

Before  taking  out  a  broken  spring,  note  if 
spring  is  coiled  in  cage  to  the  left  or  to  the 


right  of  the  rivet.  Put  in  new  spring  to  the 
left  or  right  as  the  case  may  be. 

Winding  Ratchets  and  Pawls 
Always  be  sure  that  teeth  of  winding  ratchets 
are  smooth  and  that  the  points  of  pawls  are 
not  broken  or  chipped.  Winding  ratchets 
should  fit  snug  on  the  shaft — if  too  tight  file 
down  the  shaft — do  not  file  the  hole  in  the  wind- 
ing ratchet. 

Governors 

Governor  balls  should  each  be  of  exactly  the 
same  weight.  Governor  springs  should  be  ex- 
actly straight,  with  no  bends  of  any  kind. 

In  replacing  a  broken  spring,  always  use  three 
new  springs.  Governor  springs  when  used  for 
some  time  lose  their  tension,  and  consequently 
one  new  spring  placed  on  a  governor  would 
have  a  different  tension  than  the  two  old  springs, 
and  would  cause  the  governor  to  run  uneven. 
Spring  Cages 

Always  be  sure  that  the  spring  cage  gear 
rivet  heads  do  not  extend  above  the  level  of 
the  bottom  of  the  spring  cage  so  that  the  spring 
will  catch  on  them  when  unwinding. 

Be  sure  that  the  backs  of  the  rivets  in  the 
sleeve  do  not  extend  so  far  inside  the  sleeve  that 
the  spring  cage  shaft  binds  on  them.  If  they 
do,  take  a  round  file  and  trim  them  down  flush 
with  the  sleeve. 

Turntable  Spindle  and  Gears 

The  turntable  spindle  should  be  perfectly 
straight  arid  the  spiral  cut  should  be  perfectly 
smooth  and  clean.  The  bottom  end  of  the 
spindle  should  be  beveled  and  the  ball  bearings 
should  be  clean  and  bright. 

The  governor  drive  gear  should  fit  snugly  on 
the  spindle  and  should  be  placed  on  a  dead 
center  with  governor  spindle  cut.  In  all  new 
style  motors  the  turntable  spindle  is  slotted  to 
receive  the  end  of  the  gear  set  screw — thus  in- 
suring the  placing  of  the  gear  in  its  proper 
relation  to  the  governor  spindle. 

Turntables — Replacing  Felts 

On  old  style  turntables— which  are  cast  iron — 
clean  off  the  old  felt  thoroughly  and  rub  bright 
with  emery  cloth.    Coat  with  shellac  (or  Victor 


turntable  cement)  and  put  on  new  felt,  smooth- 
ing down  with  a  whisk  broom  as  smooth  as 
possible.  Place  on  a  perfectly  level  space,  put 
a  heavy  weight  on  the  back  and  allow  to  dry 
four  hours  or  longer  if  possible — then  trim  the 
edge  with  sharp  scissors. 

On  new  style  turntables — which  are  of  pressed 
steel — clean  same  as  above.  If  you  cannot  get 
Victor  turntable  cement,  first  coat  the  turntable 
with  good  varnish — set  aside  and  allow  to  dry, 
then  coat  with  shellac  and  finish  same  as  cast 
iron  turntable. 


PROTECTING  THEIR  DEALERS 


Roy  J.  Keith,  Vice-President  and  General  Man- 
ager of  the  New  York  Talking  Machine  Co., 
Chats  Upon  This  Important  Topic 


In  a  chat  this  week  with  The  World,  Roy  J. 
Keith,  vice-president  and  general  manager  of 
the  New  York  Talking  Machine  Co.,  Victor 
distributors,  stated  that  this  company  is  making 
every  effort  to  protect  the  dealers  in  its  terri- 
tory and  be  loyal  to  the  Victor  representatives 
in  this  section. 

"During  the  past  few  months,"  said  Mr. 
Keith  "we  have  been  besieged  with  personal 
requests,  letters,  telegrams,  etc.,  from  dealers 
in  all  parts  of  the  country  asking  us  to  ship 
them  machines  and  records.  We  have  simply 
told  these  dealers  that  the  goods  we  get  are 
distributed  to  the  merchants  in  our  immediate 
vicinity  and  who  are  now  counting  upon  us  to 
take  care  of  them  in  every  possible  way. 

"In  pursuance  of  this  policy,  we  have  been 
obliged  to  refuse  thousands  of  dollars  worth 
of  record  orders,  not  alone  machines,  irr-order 
that  the  dealers  in  this  territory  could  feel 
that  we  are  protecting  their  interests  con- 
scientiously." 


The  B.  L.  Foord  Furniture  Co.,  Seventh  and 
Shipley  streets,  Wilmington,  Del.,  have  opened 
a  talking  machine  department  featuring  the 
Aeolian- Vocalion. 


Three  Money-Making  Phonographs 


Moderate  priced  machines  will  bring  a  world  of  business  io  a  "live"  dealer  in  every 
town.  Our  three  models  cover  90%  of  the  entire  demand— they  go  to  every  home 


^eperfecfTbhe 


MODEL  F 

40  inches  high,   1 8  inches  deep,   I  5  inches  wide 

Retail  Price  $40 

Big  Selling  Chances 

By  selling  low-priced  machines  you  do 
not  tie  up  your  money  for  a  long  period. 

Low  prices  cause  Quick  Sales — and 
bring  Quick  Returns. 

WRITE  FOR  OUR  SPECIAL  DISCOUNTS 

Rush  order  for  samples  so  you 
can  get  started. 


MODEL  A 

4!  inches  high,   18  inches  wide,  20  inches  deep 


Retail  Price  $50 

OPEROLLO  PHONOGRAPH 


MODEL  MASTER 

50  inches  high,  20  inches  wide,  20  inches  deep 

Retail  Price  $75 

Three  Outstanding  Features 
Perfect  Tone — 

Reproduction  full,  rich,  natural 

First-class  Motor — 

That  gives  satisfaction 

High-Grade  Finished  Cabinets 

CO.,  Inc. 


Lightner  Building,  DEXROIX,  MICH. 


84 


THE   TALKING   MACHINE  WORLD 


VALUABLE  "SALES  HELPS"  FOR  SONORA  DEALERS  ISSUED 

Latest  Sonora  Phonograph  Corp.  Publication  Received  Enthusiastically  by  the  Retailers— Contains 
Much  Material  of  Value  and  Interest— Gives  Biography  of  Officials 


The  Sonora  Phonograph  Corp.,  New  York, 
has  just  issued  one  of  the  most  attractive  and 
valuable  publications  that  has  made  its  ap- 
pearance in  the  talking  machine  trade  in  recent 
years.  "Sales  Helps"  is  the  title  of  this  new 
book,  and  its  purpose  is  well  set  forth  in  the 
following  paragraph  that  appears  on  the  frontis- 


George  E.  Brightson 

piece.  "A  collection  of  data  on  successful  phono- 
graph selling  methods,  with  illustrations  and  de- 
scriptions of  the  various  material  now  ready 
for  use  to  assist  the  dealer  in  attracting  the  pub- 
lic and  in  increasing  his  volume  of  business. 

This  book  is  divided  into  four  sections,  the 
first   one   featuring   Sonora   phonographs,  the 


instrument,  styles,  features  of  superiority  and 
selling  points.  The  second  section  is  devoted 
to  the  most  attractive  and  practical  arrange- 
ments of  store  and  windows.  The  third  section 
is  named  "Making  More  Business  for  You," 
and  consists  of  modern  sales  aids  ranging  from 
letters  to  newspaper  advertisements.  The 
fourth  section  is  a  resume  of  the  advertising 
used  by  the  Sonora  Phonograph  Corp.  in  news- 
papers, magazines,  posters,  car-cards,  electric 
signs,  etc.  Also  newspaper  advertising  for  the 
dealer  and  suggestions  as  to  its  use. 

One  of  the  most  interesting  and  unusual 
pages  in  this  publication  is  one  entitled  "The 
Man  With  Whom  You  Deal,"  and  presents  pho- 
tographs of  George  E.  Brightson,  president; 
Joseph  Wolff,  treasurer,  and  Frank  J.  Coupe, 
sales  and  advertising  director  of  the  Sonora 
Phonograph  Corp.  Single  paragraph  biogra- 
phies refer  to  this  successful  trio  of  talking  ma- 
chine men  as  follows: 

"Mr.  Brightson,  after  a  long  and  successful 
mercantile  career  in  connection  with  the  lead- 
ing firms  in  its  line  in  this  country,  in  five  years 
has  developed  the  Sonora  Phonograph  Corp. 
from  a  tiny  beginning  to  one  of  the  leaders  of 
the  phonograph  industry. 

"In  charge  of  manufacturing  and  executive 
details,  Mr.  Wolff  has  been  quick  to  catch  the 
trend  of  public  taste,  and  through  his  unlimited 
efforts  and  ability  the  Sonora  phonograph  is 
now  recognized  as  the  premier  quality  instru- 
ment— the  sales  for  the  current  year  incidentally 
being  over  one  hundred  times  as  great  as  those 
of  1913.  |j  [  y'i  $[ 

"Having  for  the  past  twenty  years  been  re- 
sponsible for  the  great  growth  of  many  im- 
portant enterprises  through  proper  publicity  and 
sales  organizations,  Mr.  Coupe's  suggestions 
based  on  a  vast  fund  of  practical  knowledge  are 
of  much  value  to  the  progressive  dealer." 

Each  section  in  this  new  book  could  well  be 


compiled  as  a  separate  publication,  for  the  va- 
rious sections  are  complete  in  every  detail,  and 
furnish  the  dealers  with  invaluable  information 
regarding  the  Sonora  line.  In  the  first  section 
there  is  a  two-page  illustration  showing  the 
Sonora  phonograph,  with  arrows  pointing  to  the 
distinctive  mechanical  features  of  the  instru- 
ment. In  following  pages  there  are  reproduced 
splendid  illustrations  of  the  various  models  in 
the  Sonora  line,  which  at  the  present  time  com- 
prise the  "Supreme,"  retailing  at  $1,000;  the  "In- 


Jos.  Wolff 

vincible,"  in  two  styles,  retailing  at  $375  and 
$500;  the  "Grand,"  retailing  at  $275;  the  "Laure- 
ate," $200;  "Elite,"  $180;  "Baby  Grand,"  $160; 
"Intermezzo,"  $140;  "Imperial,"  in  two  models, 
$110  and  $105;  "Troubadour,"  $85;  "Rhapsody," 
$60;  "Mendelssohn,"  $55.  Two  pages  are  de- 
voted to  a  presentation  of  the  very  successful 


DO  YOU  USE  TONE  ARMS 


"off  the  shelf"  ?    You  spend  time  and  money  freely  on 
the  design  of  a  cabinet,  why  compromise  on  the  tone 
arm?    Why  don't  you  put  the  same  thought  into  the  tone  arm?     Make  it  at  least  as  dis- 
tinctive as  the  cabinet. 

We  have  experts  who  are  specialists  in  designing  tone  arms  that  will  blend  with  your  cabinet  in  quality 
and  appearance — that  will  continue  quality  unbroken  from  sound  chamber  connection  to  stylus  groove. 

These  men  are  ready  to  serve  and  prove  to  you  by  sketches  and  figures  that  "INDIANA"  made  tone 
arms  will  increase  the  value  of  your  machine  and  make  it  a  better  selling  proposition. 

Bear  in  mind  that  acceptance  of  this  service  does  not  obligate  you  in  any  way  and  anything  developed 
for  you  is  for  you  exclusively,  and  is  not  sold  or  sampled  to  your  competitors. 

WE  ESTIMATE  FROM  SAMPLE  OR  BLUE  PRINT 

"INDIANA"  DIE  CASTING  COMPANY 

East  11th  Street  at  Cornell  Ave.  INDIANAPOLIS,  IND. 
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Sonora  portable  phonograph  and  a  full  page 
with  appropriate  illustrations  announces  Sonora 
period  designs  and  other  special  designs  made 
to  individual  order. 

In  the  second  section,  under  the  heading 
"Your  Store  and  Windows,"  are  various  prac- 
tical hints  such  as  glass  electric  flash  signs, 
window  displays  and  material,  moving  picture 
slides  and  metal  Counter-sign,  demonstration 
booths,  framed  car-cards  for  window  display, 
etc.  In  section  three,  entitled  "On  Getting  Busi- 
ness," are  valuable  suggestions  compiled  under 


SERVICE  FLAG  WITH  TWENTY  STARS 


Frank  J.  Coupe 

the  headings,  "Securing  and  Using  Prospect 
Lists,"  "The  Customer's  Taste  and  the  Choos- 
ing of  Records,"  "How  the  Other  Man  Sells," 
"Literature  Available  for  Distribution,"  etc. 

Section  four,  devoted  to  general  advertising, 
gives  the  dealers  some  idea  of  the  extensive 
campaign  sponsored  by  the  Sonora  Phonograph 
Corp.  to  further  the  interests  of  their  represent- 
atives. There  are  reproductions  of  newspaper 
and  magazine  advertising,  a  photograph  of  the 
mammoth  electric  sign  on  Broadway,  illustra- 
tions of  the  24-sheet  poster  on  display  boards 
and  various  other  items  in  this  connection.  A 
final  word  to  the  dealers  by  Mr.  Brightson  is 
a  fitting  conclusion  to  this  splendid  publication. 

From  a  typographical  standpoint  "Sales 
Helps"  is  one  of  the  most  artistic  publications 
ever  compiled  by  any  firm  in  this  industry,  and 
compares  favorably  with  the  literature  issued 
by  the  leaders  in  other  mercantile  fields.  It  is 
high-grade  and  dignified  in  every  detail,  and 
its  appearance  as  a  whole  is  in  complete  har- 
mony and  accord  with  the  fame  and  prestige 
of  the  Sonora  phonograph. 


SAENGER  RECITAL  IN  BROOKLYN 

Well-Known  Vocal  Teacher  Gives  Demonstra- 
tion of  Oscar  Saenger  Vocal  Course 


Oscar  Saenger,  the  well-known  vocal  teacher 
and  originator  of  the  Oscar  Saenger  Vocal 
Training  Course  employing  Victor  records,  gave 
a  most  successful  recital  and  demonstration  on 
the  training  course  at  the  Brooklyn  E.  D.  Turn 
Verein,  Bushwick  and  Gates  avenues,  Brooklyn, 
on  November  18,  under  the  auspices  of  E.  A. 
Schweiger,  Inc.,  Victor  dealers  at  1525  Broad- 
way, Brooklyn.  Admittance  to  the  hall  was  by 
invitation,  and  the  audience  was  a  large  one. 


ISSUE  ATTRACTIVE  FOLDER 

The  Victor  Talking  Machine  Co.  have  just 
sent  out  a  very  handsome  folder  bearing  on 
their  new  Victrola  XXV-A.  This  type  of  Vic- 
trola  is  specially  designed  for  school  use,  and 
is  so  arranged  that  the  horn  can  be  placed  un- 
derneath the  machine,  the  bottom  cross  braces 
furnishing  a  safe  and  convenient  place  for  it 
when  not  in  use.  This  design  is  in  use  in 
hundreds  of  schools  throughout  the  country. 


The  New  York  Talking  Machine  Co.,  Com- 
bined With  the  Chicago  Talking  Machine  Co., 
Have  Twenty  Men  "Doing  Their  Bit"  for 
Uncle  Sam — A  "Voice"  From  the  Front 


A  service  flag  with  twenty  stars  now  flies 
from  the  offices  of  the  New  York  Talking  Ma- 
chine Co.,  Victor  distributors,  119  West  For- 
tieth street,  New  York.  This  flag  bears  silent 
testimony  to  the  fact  that  sixteen  members  of 
this  company's  staff  and  four  of  the  force  of  the 
Chicago  Talking  Machine  Co.  are  now  "doing 
their  bit"  for  Uncle  Sam. 

When  it  is  considered  that  there  are  only 
forty-five  male  employes  in  the  offices  of  the 
New  York  Talking  Machine  Co.,  a  record  of 
sixteen  patriots  from  this  office  constitutes  what 
is  probably  as  large  a  proportion  of  men  in  the 
Government  service  as  can  be  found  in  any  in- 
dustrial enterprise.  The  executives  of  this  com- 
pany are  proud  of  the  men  from  their  forces 
who  are  now  helping  the  United  States  in  its 
fight  for  democracy,  and  there  are  many  per- 
sonal reminders  going  forth  daily  to  the  boys 
on  the  firing  line  to  let  them  know  that  their 
friends  at  home  have  not  forgotten  them. 

Roy  J.  Keith,  vice-president  and  general  man- 
ager of  the  New  York  Talking  Machine  Co.,  re- 
cently received  an  interesting  letter  from  Joseph 
E.  Swan,  who  is  now  "somewhere  in  France." 
Mr.  Swan  was  formerly  a  member  of  the  com- 
pany's force,  and  the  "Bill"  mentioned  in  his  let- 
ter is  W.  G.  Porter,  who  was  one  of  Mr.  Keith's 
right  bowers  before  enlisting  for  service  in  the 
ambulance  unit. 

Mr.  Swan's  letter  reads  as  follows:  "Quite 
an  unusual  thing  happened  two  days  ago.  While 
wandering  around  our  section  camp,  off  duty, 
I  ran  across  a  weather-beaten  copy  of  'The 
Voice  of  the  Victor.'  I  tell  you  my  mind  was 
in  a  whirl  for  quite  a  time.  How  did  this  paper 
ever  reach  France  and  wander  into  the  heart 
of  the  fighting  area?  My  final  solution  was  that 
it  had  been  left  behind  by  Meiklejohn,  son  of 


our  Pawtucket  dealer.  He  was  in  the  section 
that  we  relieved  here  at  the  front.  I  tell  you 
Bill  and  I  spent  more  than  a  little  time  with 
that  bit  of  news  right  before  our  eyes,  and  I 
will  admit,  Mr.  Keith,  that  home-sick  feeling 
came  over  me  for  nearly  the  first  time,  but  it 
was  not  until  to-day  that  I  got  together  enough 
courage  to  ask  you  to  place  my  name  again 
on  your  mailing  list.  That  must  seem  a  bit 
odd  for  one  no  longer  connected  with  'His 
Master's  Voice,'  but  I  am  in  mind  and  would 
sure  appreciate  anything  that  you  can  do 
towards  sending  the  'Voice'  and  N.  Y.  T.  M. 
advertising. 

"The  section  in  which  we  are  is  at  present 
fairly  quiet,  but  you  understand  we  are  with 
the  French  army,  and  at  times  see  plenty  of 
action.  In  fact,  some  of  the  fellows  come  from 
their  posts  with  wild  tales,  but  so  far  not  even 
an  accident.  'Bill'  probably  holds  the  record 
with  a  machine  gun  firing  on  his  ambulance. 
With  kindest  regards  to  all,  I  remain,  Joseph  E. 
Swan." 


GUY  DEETZ  APPOINTED  MANAGER 


Guy  Deetz,  formerly  manager  of  the  Emerson 
Piano  Co.,  Decatur,  111.,  has  been  appointed 
manager  of  the  Temple  of  Music,  Scranton, 
Pa.,  a  new  and  exclusive  Victor  establishment 
which  was  recently  opened  in  that  city.  This 
store  is  said1  to  be  one  of  the  finest  Victor  ware- 
rooms  in  the  East,  and  its  equipment  includes 
ten  artistic  sound-proof  demonstration  booths. 


FEATURES  THE  BRUNSWICK 

The  Photogravure  section  of  the  Sunday  Sun 
of  December  9  was  notable  for  a  very  artistic 
page  advertisement  devoted  to  Brunswick 
phonographs.  It  was  admirably  conceived  and 
made  a  most  artistic  and  impressive  showing. 


C.  V.  Hieronymus,  representative  for  the 
Pathephone  in  Beardstown,  111.,  has  just  installed 
a  new  series  of  soundproof  booths. 


The  Trade  Is  Advised 


That  I  have  been  granted  United  States  Let- 
ters Patent  No.  1,244,944,  dated  October  30th, 
1917,  on  a  cabinet  for  Talking  Machines  (the 
design  of  which  is  shown  herewith)  and  for 
which  the  following  claims  are  made: 

1.  A  cabinet  for  a  talking  machine  having  a  top  on  which 
the  casing  of  the  machine  is  adapted  to  be  supported,  an  in- 
closure  rising  from  said  top,  and  formed  of  cleats  which  are 
adapted  to  engage  the  sides  of  the  base,  certain  of  the  cleats  being 
fixed  to  said  top  and  another  cleat  forming  a  gate  for  entrance 
into  the  space  of  the  inclosure,  and  means  for  holding  the  gate 
in  closed  position  and  permitting  its  opening. 

2.  A  cabinet  for  a  talking  machine  having  a  top  on  which  the 
casing  of  the  machine  is  adapted  to  be  supported,  cleats  rising 
from  said  top  forming  an  inclosure  for  the  sides  of  the  base  of 
said  machine  and  adapted  to  interlock  therewith,  one  of  said 
cleats  being  separate  from  the  other  cleats  and  movable  forming 
a  gate  for  the  insertion  of  said  base  into  the  space  of  said  in- 
closure, the  inner  sides  of  the  cleats  overhanging  so  as  to  form 
interlocking  joints  with  said  base. 

I  am  prepared  to  protect  my  interests  under 
said  patent  to  the  fullest  extent  and  all  infringers 
will  be  prosecuted  vigorously. 

(Signed)  CLEMENT  BEECROFT 


DESIGN  OF  CABINET 


PLACE   ORDERS   NOW  FOR 


Record  Delivery  Envelopes 
Record  Stock  Envelopes 
Catalog  Supplement  Envelopes 


Record  Cabinets 
Talking  Machine  Needles 
Peerless  Locking  Plates 


CLEMENT  BEECROFT, 


309  West 
Susquehanna  Ave. 


Philadelphia,  Pa. 
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Incontestable  Proof  of  the  Superiority  of  the 


WALL-KANE  STEEL  NEEDLE 

Showing  why  this  needle  plays  10  records  perfectly 

This  is  an  actual  reproduction  of  the  grain  of  the  WALL- 
KANE  Steel  Needle  in  comparison  with  the  ordinary 
steel  needle,  as  shown  after  both  needles  were  broken  in 
two  and  placed  under  a  magnifying  glass. 

The  much  closer  and  finer  grain  of  the  WALL- 
KANE  Steel  Needle  creates  a  much  stronger 
and  more  durable  unit.  Through  intricate 
chemical  processes  three  coatings  cover  the 
WALL-KANE  Steel  Needle,  the  point  of  which 
thereby  has  a  beneficial  effect  upon  the  grooves 
of  the  record. 

Beware  of  Imitations 

This  handsome  metal  enamel  display  stand  holds  60  packages, 
2  doz.  extra  loud,  1  doz.  medium  and  2  doz.  loud;  each  pack- 
age containing  50  WALL-KANE  NEEDLES,  retailing  for 
10c.   Price  of  stand  to  dealers,  $4.00.    Single  packages,  6/4c. 


Jobbing  Territory 

Open  for 
Progressive  Houses 


PROGRESSIVE  PHONOGRAPHIC  SUPPLY  CO. 

145  West  45th  Street  NEW  YORK 


LARGER  QUARTERS  FOR  MARKELS 

The  Weil-Known  Motor,  Sound  Box  and  Tone 
Arm  Manufacturer  Arranging  to  Cope  With 
the  Expansion  of  His  Business 


Leonard  Markels,  the  well-known  motor,  sound 
box  and  tone  arm  manufacturer,  announced  this 
week  that  arrangements  are  pending  whereby 


quirements  as  much  as  possible,  and  have  sug- 
gested that  they  place  their  1918  contracts  at 
an  early  date,  in  view  of  the  unsettled  raw  ma- 
terial markets  and  abnormal  labor  conditions. 

"The  demand  for  our  'Butterfly  Motor'  has 
exceeded  my  highest  expectations,  and  we  have 
received  very  gratifying  letters  from  prominent 
manufacturers  expressing  their  satisfaction  with 
the  service  this  motor  is  rendering.  We  have 
been  over-sold  on  the  'Butterfly'  ail  year,  but 
are  making  plans  for  a  much  larger  output  in 
1918." 

D.  R.  Doctorow,  credit  and  sales  manager  for 
Leonard  Markels,  returned  this  week  from  a 
visit  to  Canada.  On  this  trip  Mr.  Doctorow 
closed  several  important  contracts  with  suc- 
cessful Canadian  houses  who  will  use  the 
Markels  products  exclusively.  The  Canadian 
business  has  grown  so  rapidly  that  two  service 
men  are  now  spending  all  of  their  time  visiting 
the  Canadian  manufacturers  and  rendering  them 
maximum  service  in  the  use  of  the  Markels 
product. 


plete  in  an  individual  corrugated  cardboard  con- 
tainer each  month. 

The  small  cut-outs  will  feature  records  from 
the  new  monthly  supplements,  and  the  half  and 
quarter  sheet  cards  will  also  be  devoted  to  ar- 
tistic illustrations  presenting  the  new  records. 
This  window  display  service  represents  the  work 
of  prominent  artists  and  the  close  co-operation 
of  the  dealers'  service  department  with  the  sales 
division  and  the  recording  laboratories.  Co- 
lumbia dealers  who  have  been  informed  of  the 
new  service  are  enthusiastic  regarding  its  pos- 
sibilities. 


NEW  SERIES  OF  WINDOW  DISPLAYS 


Dealers'  Service  Department  of  the  Columbia 
Co.  Makes  Important  Announcement  of  Inter- 
est to  Dealers — Enthusiastic  Regarding  Plans 


Leonard  Markels 

his  plant  will  occupy  new  and  much  larger 
quarters  as  soon  after  January  1  as  practicable. 
Mr.  Markels  now  occupies  several  floors  in  the 
building  at  16S  William  street,  New  York,  but 
the  business  has  '  grown  so  rapidly  that  the 
present  quarters  have  been  found  inadequate  and 
the  capacity  too  small  for  the  demand  for  the 
Markels  product. 

In  a  chat  with  The  World,  Mr.  Markels  said: 
"During  the  past  few  weeks  we  have  closed 
large  contracts  for  1918  with  some  of  the  most 
successful  manufacturers  in  the  country.  We 
are  advising  our  clients  to  anticipate  their  re- 


The  "dealers'  service  department"  of  the  Co- 
lumbia Graphophone  Co.  has  just  announced  a 
series  of  new  window  displays  which  are  fur- 
nished to  the  dealers  at  cost.  The  department 
plans  to  give  the  dealers  each  month  a  special 
large  cut-out  for  the  center  of  their  window 
which  will  be  different  from  the  stereotyped  cut- 
out and  which  will  be  designed  to  attract  gen- 
eral attention. 

Fourteen  different  units  comprise  the  whole 
display,  all  of  cardboard  and  fitted  with  easel 
stands  and  record  holders.  There  are  eight 
small  and  one  large  cut-outs,  three  half  and 
two  quarter  sheet  cards  and  a  complete  set  of 
new  Grafonola  price  cards.  The  display  -  is 
lithographed  in  six  colors  and  is  packed  com- 


A  BIG  DEMAND 

Throughout  the  Country  for 


CORTINA 

FRENCH  AND  ENGLISH 

MIL) 


Get  your  share  of  this  business.  An  ideal  gift  for  the 
boys  in  training  or  the  trenches.  It.  often  sells  a  machine 
with  it. 

The  course  consists  of  an  authoritative  Military  Manual 
containing  a  foreword  by  Major-Gen.  Leonard  Wood. 

WITH  TWENTY  PHONOGRAPH  RECORDS  (10-12" 
double  face  discs).  Send  for  full  information.  Advertising  matter, 
military  poster-hangers  free. 

Also  Spanish,  Italian,  gennan,  and  English 
and  French  for  Spaniards 

CORTINA  ACADEMY  OF  LANGUAGE 

12  East  46th  Street.  New  York 
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FROM  OUR 


E.  P.  VAN  HARLINGEN,  Manager 
H.  SCOTT  KINGWILL,  Ass't.  Mgr. 


CHICAGO 


HEADQUARTERS 

World  Office 
Republic  Bldg.,  209  South  State  St.,  Chicago 
Telephone:  Wabash  5774 


•Chicago,  III.,-  December  11. — The  wholesale 
dealers  of  this  section  are  all  reporting  that 
they  have  all  the  business  they  can  handle, 
and  the  only  trouble  is  lack  of  goods  as 
usual.  Shipments  both  from  the  factories 
and  to  their  customers  are  being  de- 
layed and  in  some  instances  the  lack  of  goods 
necessary  in  order  to  carry  on  business  is  be- 
coming alarming.  The  call  for  machines  of  the 
period  type  is  greater  than  was  anticipated  and 
popular-priced  models  and  goods  of  the  higher 
grades  are  steadily  being  called  for.  The  local 
machine  producers  and  factories  manufacturing 
phonoparts  and  accessories  are  being  literally 
swamped  with  orders  from  the  dealers  and  job- 
bers, and  the  only  drawback  to  the  whole  situa- 
tion is  lack  of  help  and  shortage  of  material. 

Business  with  the  local  retail  dealers  is  just 
hitting  its  stride,  and  the  majority  of  them  are 
emitting  wails  of  despair  owing  to  a  lack  of 
goods  in  both  machines  and  records.  Of  the 
latter  selections  made  by  symphony  orchestras, 
dance  music,  war  songs  and  operatic  records  are 
in  great  demand.  There  is  also  a  steady  de- 
mand for  the  popular-priced  machines,  far 
greater  than  was  anticipated  at  the  opening  of 
the  season,  and  which  it  is  feared  by  some  will 
grow  to  greater  proportions  as  the  season  ad- 
vances. 

Wholesale  and  retail  dealers  throughout  this 
section  are  having  better  collections,  the  retailers 
in  particular  are  asking  and  getting  more  cash 
with  orders  than  heretofore. 

The  "anti-approval  plan"  for  selling  records, 
which  was  adopted  by  some  of  the  retail  dealers 
in  this  city  several  months  ago,  is  reported  as 
being  successful  and  is  appreciated  by  a  ma- 
jority of  their  customers.  While  it  is  true  there 
was  a  percentage  of  the  customers  who  couldn't 
see  the  idea  at  first,  they  have  been  educated  to 
the  viewpoint  of  these  dealers  and  are  now 
said  to  be  working  in  harmony  with  them. 
Other  dealers  say  that  the  "anti-approval  plan" 
is  a  joke,  as  the  time  consumed  in  playing  a 
bunch  of  records  for  a  customer  in  order  that 
he  may  make  selections  at  the  shop  greatly  off- 
sets value  of  the  sale.  But  those  in  favor  of 
the  idea  come  back  with — "No,  you've  got  to 
play  the  records  anyway."  If  they  take  them 
out  for  approval  to  try  on  the  folks  at  home,  the 
next  customer  comes  along  and  won't  stand  for 
those  used  records  being  unloaded  on  him. 


The  next  question  to  arise  is  this:  Has  the 
business  of  this  year  been  greater  than  that  of 
last  year?  Wholesale  dealers  say  more  so. 
They  claim  that  the  business  of  the  latter  part 
of  1916  was  greater  than  this  year  for  actual 
trading  during  the  latter  part  of  last  year.  Dur- 
ing the  summer  months  of  this  year  business 
was  far  in  excess  of  the  corresponding  period  last 
year  owing  to  the  fact  that  a  great  number  of 
these  dealers  took  orders  during  the  summer 
months  which  were  dated  for  delivery  during 
the  months  of  September,  October  and  Novem- 
ber. This  business  accounts  for  the  fact  that 
there  was  a  dull  period  among  the  wholesalers 
during  the  latter  months,  the  retail  dealers  be- 
ing already  stocked  long  in  advance,  before 
there  was  any  shortage  of  material  or  help  at 
the  factories.  Orders  that  were  taken  during 
these  months  for  immediate  shipment  went  to 
supply  the  increased  demand.  Nevertheless,  the 
demand  has  grown  to  greater  proportions  than 
could  be  satisfied  with  the  large  amount  of 
stock  on  hand  and  that  there  will  be  a  serious 
shortage  of  goods  before  the  season  is  over  is 
anticipated  by  many  of  the  retail  dealers  in 
this  section. 

Pleased  With  Opera 

Theodore  Bauer,  of  the  record  department  of 
the  Columbia  Graphophone  Co.,  was  a  recent 
visitor  to  Chicago,  and  while  here  took  in  the 
grand  opera  at  the  Auditorium  Theatre  and 
heard  Riccardo  Stracciari  in  "Rigoletto"  with 
Galli-Curci  as  his  co-star.  It  was  during  this 
performance  that  the  great  Italian  baritone  made 
his  American  debut.  "I  am  more  than  pleased 
with  Stracciari's  work,"  said  Mr.  Bauer,  "and 
feel  confident  that  three  of  his  records  we  al- 
ready have  on  the  market  will  be  accepted  by 
the  trade  as  a  true  and  perfect  rendition  of  the 
tonal  qualities  of  his  wonderful  voice."  At  the 
conclusion  of  the  final  rehearsal,  just  before 
making  his  initial  bow  to  Chicago,  Stracciari 
was  heartily  applauded  by  the  members  of  the 
orchestra.  This  incident  is  said  to  be  some- 
thing unusual,  and  has  occurred  in  this  city  only 
once  before.  The  Columbia  Co.  will  introduce 
some  new  Stracciari  records  in  the  near  future 
that  will  command  considerable  appreciation. 
"Ole  Close  Man" 

Miss  Mary  Wood  Hinman,  chairman  of  the 
dancing  committee  of  the  war  recreation  com- 
mittee, has  sent  out  a  call  for  2,000  talking  ma- 


chine records  to  present  to  the  boys  at  the  Great 
Lakes  Training  Station.  Old  ones  are  expected, 
but  new  ones  will  do  even  better.  The  head- 
quarters are  at  120  West  Adams  street,  Chicago, 
and  anyone  in  the  trade  who  cares  to  do  a 
patriotic  duty  by  making  donations  for  the 
benefit  of  the  Jackies  may  direct  them  to  Miss 
H  inman. 

Another  One  After  Vilhelm 

C.  W.  Monroe,  for  the  past  year  and  a  half 
Chicago  representative  for  the  Emerson  Pho- 
nograph Co.,  has  joined  the  Moving  Picture 
Corp.,  a  new  organization  of  the  U.  S.  Army, 
and  will  leave  for  the  barracks  at  Columbus, 
O.,  on  Monday  of  next  week.  Eighty-two  Chi- 
cago boys  have  joined  this  new  corps  and  are 
being  trained  by  the  Government  as  moving  pic- 
ture operators.  Whether  they  will  be  used  for 
the  purpose  of  projecting  pictures  for  the  benefit 
of  the  boys  "Over  There"  or  "Over  Here"  is  not 
known.  Nevertheless  we  have  "Chucks"  as- 
surance that  if  he  ever  throws  the  "spot"  on 
any  of  the  Kaiser's  gang — O,  Buckets  of  Blood! 

But,  that  ain't  all.  L.  J.  Korack,  a  traveler 
for  the  same  company,  went  down  to  Rockford 
and  is  now  connected  with  the  Base  Hospital 
Unit,  and  Thomas  L.  Pinkney,  Emerson's  Illi- 
nois traveler,  will  hit  the  trail  for  Rockford 
Monday. 

New  Vitanola  Agency 

H.  Reitman  has  recently  opened  a  store  at 
114th  street  and  Michigan  avenue  and  will  be 
the  local  representative  of  the  Vitanola  talking 
machine  in  that  territory.  Mr.  Reitman  was  for 
the  past  four  years  connected  with  the  firm  of 
Winogiad  &  Corngold,  who  handle  the  Victor 
line  in  Roseland.  The  new  store  will  also  carry 
a  complete  line  of  sporting  goods  and  acces- 
sories. 

New  Pathe  Agency 

R.  O.  Ainslee,  manager  of  the  talking  machine 
department  of  the  Hallet  &  Davis  Piano  Co., 
has  just  closed  a  deal  whereby  the  Terre  Haute 
Furniture  Co.,  Terre  Haute.  Ind.,  become  the 
new  Pathe  dealers  in  that  city.  B.  Goldman  is 
the  proprietor  of  the  new  agency  which  was 
opened  December  3,  and  since  the  opening  has 
duplicated  his  large  initial  order  for  the  Pathe 
products.  Other  new  Pathe  dealers  recently 
taken  on  by  the  Hallet  &  Davis  Co.  Chicago 
branch  are:  W.  D.  Williford,  Mt.  Carmel,  III; 
{Continued  on  page  89) 
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Is  Proud  of  Its  9  Years 


The  Wade 


Fibre 

Needle 

Cutter  No.  1 
Price  $1.50 


— of  satisfactory  service  to  the  Distributor,  the  Dealer  and 
the  Public. 

Distributors  and  Dealers,  who  are  vitally  interested  in 
"stock  turn-over"  tell  us  the  Wade  Fibre  Needle  Cutter  is 
the  "best  seller"  among  all  cutters  now  on  the  market. 

There's  a  reason — the  "WADE"  perfectly  repoints  each 
fibre  needle  18  to  20  times. 

The  "WADE"  plier  principle  was  finally  adopted  as  the 
simplest,  strongest  and  best  for  the  purpose,  after  exhaustive 
tests  of  all  other  known  principles  of  cutting,  shaving,  trim- 
ming, etc.,  and  is  fully  protected  by  letters  patent. 

YOU  SELL  ]\4i^|Pl7  "WADES"  BECAUSE 
THEY  GIVE  IVIv-JIxI-i  FOR   THE  MONEY 


The  Wade 


Fibre 
Needle 

Cutter  No.  2 

Price  $2.00 


WADE   &  WADE,   3807  Lake  Park  Ave.,   CHicagO,  III 
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LINE  UP  FOR 

1918! 

1CTROLA 


Get  ready  for  the  big  demand  for 
Victor  Records  there  will  be  after  the 
holidays. 

Order  Now! 

Don't  delay.  The  tens  of  thousands  of  new 
Victrola  owners  will  want  their  records  promptly. 
Order  liberally. 

Also  send  for  a  supply  of  fibre  needles  and  L.  &  H.  Fibre  Needle  Cutters 


EVERYTHING  KNOWN 
IN  MUSIC 


CHICAGO 


VICTOR 
DISTRIBUTORS 
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CHICAGO  COVER  BALANCE  NO.  2 


Furnishes  the  Pivotal  Argument 

Many  people  insist  on  thinking  that  "a  talking  machine  is  a  talking  machine."  Therefore, 
with  all  your  eloquence  and  demonstration  the  sale  may  go  to  another  and  cheaper  machine 
than  yours. 

But  a  single  good  "  talking  point" — a  feature  that  is  a  real  addition  to  the  machine — may 
turn  the  scales  in  your  favor. 

This  is  just  what  the  Chicago  Cover  Balance  is.  It  makes  the  operation  of  the  machine 
a  joy  —a  light  touch  of  the  hand  raises  the  cover  or  closes  it.  There  is  no  ear  racking 
slamming  or  damage  to  delicate  fingers. 

Mr.  Dealer:  See  that  the  machine  you  buy  is  equipped  with  a  Chicago  Cover 
Balance.    It  means  increased  sales. 

WE  MAKE  NO  CHARGE  FOR  SAMPLES  TO  BONA-FIDE  MANUFACTURERS 


CHICAGO  HINGED  COVER  SUPPORT  AND  BALANCE  CO. 

2242  WEST  69th  STREET,  CHICAGO,  ILL. 
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Ritterskamp  &  Scheid,  Vincennes,  Ind.;  Paletine 
Commercial  Corp.,  Chicago,  111.;  J.  S.  Kibler, 
Olney,  111.;  and  Ben  Murrenbaum,  Evansville,  111. 
The  Paletine  Commercial  Corp.  will  specialize 
in  foreign  records  only.  They  are  in  the  gen- 
eral merchandise  business  and  will  open  their 
new  department  on  Monday.  "The  only  trouble 
we  are  experiencing  are  the  poor  shipping  fa- 
cilities," said  Mr.  Ainslee,  "but  this  is  the  usual 
thing  for  this  time  of  the  year,  for  as  a  general 
thing  the  dealers  come  to  life  just  before  the 
holidays,  and  we  are  having  a  hard  time  to 
meet  the  demand.  The  new  Pathe  art  models 
are  taking  very  well  with  the  trade,  especially 
the  new  popular-priced  spring  and  electric  ma- 
chines." 

U.  S.  Army  Raids  Schaaf's 

Three  of  the  Sammies  of  Uncle  Sam's  new 
army  raided  the  Edison  phonograph  department 
of  the  House  of  Adam  Schaaf  on  Tuesday  of 
this  week  and  captured  three  of  the  girls  of 
the  sales  force.  The  three  captives  were  hur- 
riedly taken  by  the  raiders  to  the  altar  and  life 
sentences  were  imposed  upon  them.  Miss  Julie 
Schaulin  was  sentenced  to  become  the  life 
prisoner  of  Leslie  Faulkner,  a  member  of  the 
Eleventh  Illinois  Home  Guard;  Florence  Dun- 
gan  was  sentenced  to  become  the  bride  of  Lieu- 
tenant Robert  Cromby,  who  recently  received 
his  appointment  at  Second  Officers'  Reserve 
training  camp  at  Fort  Sheridan.  He  will  leave 
his  bride  behind  and  report  for  duty  at  Seattle, 
Wash.,  in  a  few  weeks.  Corporal  A.  T.  Don- 
nellan  was  given  the  authority  to  take  Miss 
Zella  Clark  under  his  protecting  wing,  she,  of 
course,  being  given  to  understand  that  all  fu- 
ture orders  would  be  given  by  him.  Corporal 
Donnellan  is  stationed  at  Camp  Grant  and  ex- 
pects to  leave  for  Texas  in  a  few  weeks.  Wal- 
ter Schaaf,  it  is  said,  is  about  to  appeal  to  the 
Government  asking  that  they  please  refrain  from 
further  attacks  on  his  sales  force,  owing  to  the 


fact  that  the  holiday  season  is  drawing  near  and 
what  few  girls  he  has  left  will  be  necessary  to 
enable  him  to  take  care  of  the  Christmas  rush. 
"War  Brides  and  Butterflies,"  the  latest  Edison 
record,  is^also  on  sale  . at  the  talking  machine 
■department  at  the  House  of  Adam  Schaaf. 
Takes  Over  Edison  Agency 

W.  B.  Hattenhauer  Drug  Co.  has  taken  over 
the  Edison  agency  of  J.  H.  Hutchinson.  Mr. 
Hutchinson  decided  to  give  up  his  phonograph 
business  owing  to  the  fact  that  his  son  Arthur 
has  enlisted  in  the  army.  He  will,  however, 
continue  as  proprietor  of  his  hotel  in  that  town. 
C.  L.  Davidson  Undergoes  Operation 

C.  L.  Davidson,  president  of  the  Talking 
Machine  Shop,  was  suddenly  taken  ill  at  11 
o'clock  in  the  morning  of  November  21,  and  was 
immediately  rushed  to  the  Michael  Reese  Hos- 
pital and  was  operated  on  that  afternoon  for 
appendicitis  and  gall  stones.  Reports  coming 
from  the  hospital  say  that  he  is  doing  well  and 
expects  to  be  fully  recovered  so  that  he  will  be 
able  to  partake  in  the  Christmas  rush  of  busi- 
ness. 

J.  J.  Welker  Reports  for  Duty 

J.  J.  Welker,  who  was  reported  in  a  recent 
issue  of  The  Talking  Machine  World  as  having 
closed  out  his  partnership  with  J.  A.  Fawcett, 
of  the  Woodlawn  Talking  Machine  Shop,  owing 
to  his  being  drafted,  has  just  received  his  order 
from  the  Government  to  report  for  duty  and 
will  leave  the  latter  part  of  next  week  for  the 
big  cantonment  at  Rockford,  111.  Mr.  Welker 
is  well  known  to  the  trade  and  was  formerly 
connected  with  the  Victrola  Supply  Co.,  of 
Lyon  &  Healy.  A  farewell  dinner  will  be  ten- 
dered him  by  the  Woodlawn  Business  Men's  As- 
sociation on  Tuesday  of  next  week.  He  is 
one  of  the  youngest  members  of  this  organiza- 
tion. 

New  Tone  Arm  Success 

S.  A.  Ribolla,  sales  manager  of  the  Central 


West  division  of  the  Otto  Heineman  Supply  Co., 
reports  that  the  customers  continue  to  send  in 
great  quantities  of  small  orders  for  immediate 
shipment.  The  trade  has  a  tendency  to  open 
steadily  and  increasingly,  and  the  new  Meissel- 
bach  No.  97  tone  arm  is  meeting  with  a  great 
demand.  This  tone  arm,  in  the  opinion  of  Mr. 
Ribolla,  is  the  best  that  the  Heineman  Co.  has 
ever  put  out.  The  workmanship  is  excellent, 
and  it  has  aroused  much  favorable  comment 
throughout  the  trade. 

Manophone  Sales  Increase 

J.  Warren,  Jr.,  of  the  Manophone  Corp., 
Adrian,  Mich.,  was  a  recent  visitor  to  Chicago. 
He  stated  that  their  line  of  talking  machines  is 
meeting  with  great  success,  and  also  said  that 
their  business  has  grown  to  such  great  pro- 
portions that  they  were  compelled  to  discontinue 
making  cabinets  for  others  and  themselves. 
Period  Styles  Pleasing 

H.  A.  Yerkes,  district  manager  for  the  Co- 
lumbia Graphophone  Co.,  will  leave  for  New 
York  the  latter  part  of  the  week  and  will  be 
gone  for  about  five  days.  He  said  that  they 
are  getting  numerous  letters  from  their  cus- 
tomers reporting  that  they  have  already  received 
Period  styles  and  are  very  much  pleased  with  the 
instruments.  These  art  models  are  well  ap- 
preciated by  those  who  have  already  received 
their  shipments  and)  more  orders  are  being 
received  every  day. 

Columbia's  Banner  Month 

Chas.  F.  Baer,  manager  of  the  Chicago  branch 
of  the  Columbia  Graphophone  Co.,  reports  a 
large  increase  of  business  over  that  of  the  past 
month.  This  month  opened  up  very  well,  and 
from  present  indications  December  promises  to 
be  their  banner  month.  "December,  1916," 
said  Mr.  Baer,  "was  the  greatest  month  we  ever 
had  in  the  history  of  this  office,  but  I  expect 
this  December  of  this  year  will  leave  that  record 
{C  ontinued  o>i  page  91) 
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TRANSFER  NAME-PLATES 

We  make  the  Transfer  Name  -  Plates  and  Trade-Marks  for 
the  largest  talking  machine  manufacturers  in  this  country  and 
for  dealers  in  every  state. 

YOUR  NAME,  Mr.  Dealer,  on  every  machine  brings  the  owner 
back  to  you  for  records  and  his  friends  to  you  for  a  machine. 
Samples,  Suggestions  and  Sketches  Furnished  Free 

THE  MEYERCORD  COMPANY,  CHICAGO 

Largest  Manufacturers  of     OEC  A-LCOl^t  A.NI  A.    Transfer  Name-Plates 
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$15,000,000  2° 


What  is  Back  of 


PHONOGRAPHS       IN  ONE 


(First  of  a  series  of  advertisements  giving\ 
reasons  why  you  should  sell  The  Brunswick  J 

An  important  factor  in  considering  the  phonograpn 
you  sell  is  the  house  back  of  the  instrument. 

The  House  of  Brunswick  has  for  more  than  72  years 
stood  pre-eminent  in  the  lines  of  manufacturing  and  mer- 
chandising in  which  it  has  engaged. 

And,  today,  with  a  capital  of  over  $15,000,000.00, 
with  unexcelled  manufacturing  facilities,  with  40  branch 
houses  in  the  United  States  and  with  an  unsurpassed 
reputation  for  quality,  we  offer  you  something  unusual 
in  phonographs  and  in  real  intelligent  selling  help. 

We  also  offer  to  Brunswick  dealers  the  sale  of  the 
renowned  Pathe  Records  and  prompt  shipments  from 
our  Chicago  stocks. 

Correspondence  is  invited  with  dealers  who  are  in  a  position  to 
properly  represent  The  'Brunswick.  The  Brunswick  Proposition 
explains  in  detail  the  advantages  of  such  an  alliance.  Write. 

THE  RRUNSWICK-RALKE-fOLLENDER  f  0. 

A  CHICAGO  V       SAN  FRANCISCO        %3  NEW  YORK  \j      CINCINNATI  \j 

Branch  Houses  in  the  Principal  Cities  of  U.  S.,  Canada,  Mexico,  France 

623  South  Wabash  Ave.,       29  West  32nd  Street,       7th  and  Main  Streets, 
Chicago  New  York  Cincinnati 

Canadian  Distributors:  Musical  Merchandise  Sales  Co.,  Excelsior  Life  Bldg.,  Toronto 
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far  behind  before  the  holidays  are  over.  The 
only  thing  to  stop  us  may  be  a  possible  short- 
age of  goods,  but  the  way  shipments  are  com- 
ing in  and  going  out  at  present  gives  prom- 
ise that  the  balance  of  the  season  will  continue 
to  be  healthy  and  give  perfect  satisfaction.  We 
have  the  business,  and  all  we  want  is  help  and 
goods." 

Reports  Heavy  Shipments 

H.  P.  Bibb,  wholesale  sales  manager  of  the 
phonograph  department  of  Brunswick-Balke- 
Collender  Co.,  reports  that  the  Brunswick  ship- 
ments for  the  past  month  have  been  exceedingly 
heavy.  "At  present  the  shortage  of  some  of  our 
styles  is  imminent.  However,  we  have  supplied 
our  branch  houses — over  forty  in  number — -with 
a  large  stock  of  goods,"  said  Mr.  Bibb,  "and 
hope  to  be  able  to  satisfy  the  large  demand." 
New  Brunswick  Agencies 

The  Brunswick-Balke-Collender  Co.  report 
four  new  agencies  for  the  past  month.  They 
are  as  follows:  Brunswick  Shop,  229  Superior 
street,  Toledo,  O.,  Gazzola  &  Lane  are  the  pro- 
prietors; the  May  Co.,  Cleveland's  largest  de- 
partment store,  are  now  handling  the  Bruns- 
wick line  in  their  talking  machine  department; 
the  big  department  store  of  Scruggs  Vander- 
voost  &  Barney,  St.  Louis,  Mo.;  Chas.  E.  Roat 
Music  Co.,  Battle  Creek,  Mich. 

The  Brunswick  Shop  at  Salt  Lake  City,  owned 
by  Wasatch  Phonograh  Co.,  report  a  big  Bruns- 
wick business  for  the  past  month. 

The  William  Gushard  Dry  Goods  Co.,  of  De- 
catur, 111.,  are  now  representing  the  Brunswick 
phonograph  in  this  city  and  surrounding  terri- 
tory. 

The  F.  G.  and  A.  Howald  Co.,  furniture  deal- 
ers of  Columbus,  O.,  have  placed  a  large  order 
with  the  Brunswick-Balke-Collender  Co.,  and 
will  devote  a  large  floor  space  for  displaying  this 
line. 

New  Emerson  Foreign  Records 

E.  W.  Clement,  manager  of  the  Chicago 
branch  of  the  Emerson  Phonograph  Co.,  has 
received  a  large  consignment  of  the  new  Emer- 


son foreign  records.  These  new  double-faced 
records  sell  for  35  cents  each  and  are  in  Italian, 
Polish,  Roumanian,  Slavish,  Hungarian,  Russian 
and  Jewish.  They  are  in  good  demand  wherever 
the  foreign  population  prevails,  said  Mr. 
Clement,  and  are  especially  appreciated  by  these 
people  owing  to  the  fact  that  the  various  artists 
whose  works  they  reproduce  are  all  foreign- 
born  and  their  accents  and  interpretations  of 
the  songs  are  exactly  as  they  are  sung  in  their 
respective  native  countries. 

Editorial  Praises  Steger  Machines 

An  unusual  tribute  to  a  talking  machine  was 
recently  paid  to  the  Steger  talking  machine  by 
Ruth  Wakefield,  the  well-known  writer,  in  a 
special  editorial  in  the  Chicago  Post.  The  mu- 
sical and  structural  qualities  of  the  Steger  talk- 
ing machine  were  set  forth  most  enthusiastical- 
ly. A  special  point  was  made  of  the  fact  that 
the  machine  will  play  all  types  of  records. 
Something  is  also  said  of  the  convenience  of 
the  electrically  operated. 

New  Service  Flags 

Three  new  service  flags  made  their  appear- 
ance An  Piano  Row  this  week.  A  large  out- 
door flag,  which  was  placed  above  the  first 
floor  of  the  Cable  Building,  tells  a  story  to  the 
passer-by  that  forty-seven  of  their  employes 
have  enlisted  to  date.  Hanging  from  the  ceil- 
ing above  the  center  ai^le  in  the  Lyon  &  Healy 
establishment  is  a  massive  silk  banner  contain- 
ing forty  stars.  This  banner  is  of  exceptional 
beauty,  being  of  extra  heavy  silk,  the  edges 
of  which  are  trimmed  with  yellow  silk  braid 
with  gold  tassels.  The  Talking  Machine  Shop 
has  also  placed  a  service  flag  with  six  stars 
above  the  entrance  of  its  wareroms. 

Put  It  Into  Your  Piano 

George  Clay  Cox,  one  of  the  well-known 
members  of  the  trade,  is  in  Chicago  this  week 
and  is  stopping  at  the  Congress  Hotel.  He  is 
demonstrating  to  Chicago  manufacturers  his 
new  Clayola  combination  of  a  talking  machine 
for  installation  in  an  upright  piano.  He  has 
installed  one  of  these  instruments  in  a  Smith 


&  Barnes  upright  piano  for  demonstration  pur- 
poses. An  electrically  driven  motor  is  placed 
in  the  lower  part  of  this  instrument  and  is 
connected  by  a  long  shaft  with  the  turntable, 
placed  in  the  same  position  as  the  spool  box 
in  a  player-piano,  talking  machine  being  so 
arranged  that  anyone  able  to  play  the  piano 
can  play  his  own  accompaniment  to  a  desired 
selection.  The  turntable  folds  in  half  when 
not  in  use,  thus  allowing  the  upper  panel  of 
the  piano  to  be  closed.  Both  the  Baldwin  and 
the  John  Church  Co.,  of  Cincinnati,  have  made 
arrangements  whereby  they  will  soon  place  the 
Clayola  on  the  market,  according  to  Mr.  Cox. 
Foolproof  It  Is 

W.  A.  Robbins,  treasurer  of  the  Veeco  Co., 
of  Boston,  was  in  Chicago  recently,  demonstrat- 
ing their  new  1918  electric  talking  machine 
motor.  This  motor  is  very  simple  in  design 
and  is  said  to  be  absolutley  "foolproof."  It 
contains  many  new  improvements  over  previous 
models  and  according  to  Mr.  Robbins  is  being 
favorably  received  by  the  trade. 

Cylinder  Business  Alive 

When  called  upon  by  The  World  this  month, 
James  I.  Lyons,  of  the  J.  I.  Lyons  Co.,  was 
found  seated  at  his  desk  with  a  big  pile  of  or- 
ders in  front  of  him.  "Say,"  said  Mr.  Lyons, 
"if  anyone  tells  you  the  cylinder  business  is 
dead,  you  tell  them  they're  nutty." 

More  Roaring  Lyons 

Howard  Lyons,  nephew  of  James  I.  Lyons, 
of  the  J.  I.  Lyons.  Co.,  left  for  Houston,  Tex., 
on  Wednesday  of  this  week,  where  he  will  join 
Company  "A"  of  the  132d  Engineers.  Two  of 
his  cousins,  Wm.  H.  and  Milton  H.  Lyons,  both 
sons  of  James  I.,  are  already  enlisted  in  that 
regimen^  and  it  is  said  that  the  three  young 
Lyons  can  hardly  wait  to  get  "Over  There." 
Ish  Kabibble 

Charles  Bryan,  head  of  the  Bryan  Supply  De- 
pot, reports  that  he  has  a  good  supply  of  mate- 
rial on  hand,  and  that  the  out-of-town  business 
this  year  is  greater  than  the  local  trade.  "I 
(Continued  on  page  92) 


No.  1  W. 
PLAYRITE  TONE  ARM 

Proven  to  be  the  loudest  and 
clearest  tone  reproducing 
arm  on  the  market. 


ATTENTION! 

Manufacturers  and  Assemblers 


DOES  YOUR 
PHONOGRAPH 
PLAYRITE? 

To  insure  lasting  quality,  equip  your  phono- 
graphs with  PLAYRITE  tone  arms,  repro- 
ducers, spring  and  electric  motors. 


Locks  itself  into  either  position 
adjusted  for  correct  length  by 
merely  pushing  arm  forward. 
Hand  points  to  adjustment 
screw  for  regulating  weight 
which  is  absolutely  necessary 
to  play  all  records  correctly. 


Can  be 


A  REMARKABLE  OFFER 

To  those  who  can  purchase  mstors  in  lots  over  100  we 
will  sell  them  far  below  any  price  ever  quoted  before. 
This  No.  16  S  as  illustrated  below  is  not  a  new  motor. 
We  have  manufactured  it  for  years  and  its  merits  have 
been  proven.  It  has  all  of  the  latest  improvements, 
quiet  running,  quiet  winding  and  perfect  speed.  We  are 
making  this  offer  due  to  a  very  large  production  which 
has  lowered  our  costs. 


PLAYRITE  ELECTRIC  MOTOR 

Look  at  it !  The  new  Play- 
rite  is  the  simplest  electric 
phonograph  motor  on  the 
market.  WHY? 

There  is  absolutely  nothing 
on  it  that  can  get  out  of 
order. 

Furnished  for  either  direct  or 
alternating  current.  When  order- 
ing, state  whether  for  use  with 
direct  or  alternating  current. 

PRICE  SURPRISINGLY  LOW 

Order  Samples  Now,  also 
Write  for  Our  Descriptive 
Leaflet. 


AMERICAN 

Phonoparts  Company 


No.  16  S  DOUBLE  SPRING  MOTOR 


512  West  35th  St.         Chicago,  111. 

Manufacturers  of 

"  PLAYRITE  PHONOPARTS  " 
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can't  account  for  the  general  increase  from 
this  source,"  remarked  Mr.  Bryan.  "Neverthe- 
less, such  is  the  present  situation.  All  of  my 
business  is  being  handled  by  parcels  post,  and 
delayed  shipments  and  embargoes  are  not  caus- 
ing me  any  worry." 

Patriotic  Girls  of  Chicago  Talking  Machine  Co. 

In  the  organization  of  the  Chicago  Talking 
Machine  Co.  the  patriotism  is  not  by  any  means 
confined  to  the  men  employes,  as  the  photograph 
herewith  shown  gives  undisputed  evidence  that 


Danielson  and  Hazel  Rokohl.  One  evening 
each  week  is  given  up  for  knitting,  the  girls 
meeting  at  one  another's  homes.  The  club  has 
just  one  rule,  and  that  is-  that  everything  which 
is  knitted  must  be  for  the  soldiers  and  sailors 
of  the  United  States.  They  are  contributing 
their  own  materials  as  well  as  their  time  and  are 
giving  up  both,  freely  and  gladly  in  a  splendid 
spirit  of  patriotism. 

Big  Cut  for  Fibre  Needles 
F.  D.  Hall,  head  of  the  B.  &  H.  Fibre  Mfg. 


Knitting  Club  of  the  Chicago  Talking  Machine  Co. 


the  girls  of  this  company  are  just  as  loyal  in 
their  support  of  the  Government  during  these 
stirring  times  as  the  men.  The  girls  have  a 
natural  desire  to  materially  assist  our  boys 
"over  there"  and  make  them  more  comfortable, 
and  have  therefore  organized  a  knitting  club 
which  is  composed  of  the  following  members 
of  the  office  force:  The  Misses  Agnes  McGeary, 
Hattie  Boniwell,  Adele  Kane,  Helen  Bauer, 
Mary  Kiser,  Helen  DavieS',  Ann  Olsen,  Vera 


Co.,  Chicago,  is  delighted  with  the  great  in- 
crease in  the  sale  of  fibre  needles  for  1917  over 
1916.  The  high  percentage  of  increase  gives 
positive  evidence  that  not  only  a  great  many 
dealers,  but  also  a  large  part  of  the  consumer 
public  is  now  insisting  on  fibre  needles. 

Booked  Many  Good  Orders 
Joseph  Vasey,  of  the  talking  machine  divi- 
sion of  Thos.  E.  Wilson,  is  spending  the  first 
half  of  December  traveling  through  the  Illinois 


dealer  trade.  The  recent  advertising  of  the 
Wilson  talking  machine  in  the  Saturday  Evening 
Post  has  been  productive  of  good  results.  Mr. 
Suffill  informed  the  representative  of  The 
World  that  a  very  high  percentage  of  the  dealer 
orders  coming  in  call  for  express  shipments. 
Phono-Grand  Grows  in  Favor 

A  decided  demand  has  already  sprung  up  for 
the  Phono-Grand,  the  combination  electric 
player-piano  and  talking  machine  manufactured 
by  the  J.  P.  Seeburg  Piano  Co.,  of  Chicago.  The 
introduction  of  this  new  type  of  instrument  has 
met  with  such  an  excellent  reception  that  the 
Seeburg  Co.  is  laying  plans  for  a  considerably 
larger  production  after  the  first  of  the  year. 
Salter  Plant  Running  to  Capacity 

John  F.  Mortensen,  of  the  Salter  Mfg.  Co., 
informed  The  World  that  his  factory  is  running 
at  rush  capacity  in  order  to  meet  the  orders  for 
Salter  cabinets  that  will  come  in  right  after  the 
holiday  season.  Mr.  Mortensen  said  in  part: 
"We  know  the  dealer  wants  prompt  delivery  on 
his  cabinet  orders  in  January,  and  we  are  bend- 
ing every  effort  to  take  care  of  the  dealer  in  a 
prompt  and  efficient  manner." 

Utilizing  Window  Display 

The  house  of  Adam  Schaaf  is  now  using  its 
window  display  to  good  advantage.  It  had  an 
exhibition  during  Edison  Week  as  a  stage  set- 
ting for  its  recital  hall.  The  photograph  .and 
article  concerning  this  setting  were  printed  in  the 
November  issue  of  The  World.  This  setting  is 
very  attractive  and  has  aroused  much  favorable 
comment  in  the  trade. 

Imposing  Electric  Signs 

Julius  Bauer  &  Co.  have  two  new  electric  signs 
on  display  in  their  window.  One  is  a  Sonora 
advertisement  containing  a  water  scene  and 
the  big  portrait  of  the  Sonora  machine.  The 
vari-colored  bulbs  behind  the  picture  flash  inter- 
mittently, and  this  makes  a  very  attractive  and 
pretty  advertisement.  The  other  is  the  new 
Aeolian  flash  sign  containing  some  very  good 
talking  points,  also  a  narrow  strip  across  the 


PHONOGRAPH 


$7, 


75 


Stewart  Military  $  ^  75 
Special    -    -    -  «3 

Live  Dealers  Make  Big  Profits  Selling  the  Stewart  Phonograph 


Live  dealers  see  in  the  Stewart  Phonograph  an  unparalleled 
opportunity  for  making  liberal  profits  with  little  effort  on  their  part. 

Are  you  going  to  let  this  opportunity  go  by  ? 

Some  dealer  in  your  neighborhood  is  going  to  make  many 
profitable  sales.  Will  you  supply  the  trade  in  your  vicinity  or 
will  your  competitor  across  the  street  get  this  business? 

It  is  the  dealer  who  gets  there  first,  who  stocks  and  sells 
Stewart  Phonographs  at  once,  that  will  get  the  cream  of  the 
business. 

The  regular  model,  which  retails  at  $7.75,  will  be  a  very  popu- 
lar seller.    It  is  ideal  for  home  use. 

The  Stewart  Military  Special,  which  retails  at  $11.50,  will  be 
in  great  demand  because  of  its  many  uses.     Thousands  will  be 


It  is  most  suitable  as  a 
easy  to  see  that  large 


sent  to  the  boys  in  the  Army  and  Navy, 
gift  for  Uncle  Sam's  fighting  men.    It  is  easy  to  see 
numbers  will  be  sold.   That  the  Stewart  Phonograph  fills  every  re 
quirement  has  been  proven.    It  gives  a  beautiful,    _&  — — a— 
faithful  and  natural  reproduction  of  all  kinds  of 
music,  including  popular  songs,  marches,  dance 
music  and  the  finest  classical  and  operatic  selec- 
tions.   From  a  musical  standpoint,  the  Stewart 
Phonograph  fills  every  requirement  perfectly 

Because  of  its  supeiior  qualities,  and 
very  moderate  price,  it  will  be  an  easy 
and  rapid  seller.  The  price  places  it  with-  A 
in  the  reach  of  all.  Send  your  order  today.  SE 


STEWART  PHONOGRAPH  CORP.,  327  Wells  Street,  CHICAGO,  U.  S.  A.  fS^^::^ 
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top  with  a  geometrical  reproduction  of  the 
Aeolian  sound  waves. 

Flying  Service  Flag 

The  Chicago  Talking  Machine  Co.  is  now  fly- 
ing a  service  flag  containing  twenty  stars,  which 
represent  the  enlistments   of  men  from  both 
their  Chicago  and  New  York  organizations. 
Returns  From  Eastern  Trip 

D.  A.  Creed,  vice-president,  and  G.  P.  Ellis, 
sales  manager,  both  of  the  Chicago  Talking  Ma- 
chine Co.,  have  just  returned  from  New  York, 
where  they  spent  several  days  in  looking  after 
matters  of  interest  to  their  company.  They  also 
attended  the  directors'  meeting  of  the  New 
York  and  Chicago  Talking  Machine  Co.  while 
in  that  city. 

Aeolian- Vocalion  Exhibit  Paintings 

The  new  Aeolian-Vocalion  retail  warerooms 
on  Michigan  avenue,  near  Adams  street,  have 
on  exhibition  this  week  an  exhibit  of  modern 
paintings  by  fourteen  Chicago  artists.  The  pur- 
pose of  the  exhibition  is  to  acquaint  the  Chi- 
cago public  with  the  contemporary  art  of  this 
city.  C.  H.  Addams,  retail  manager  of  the  com- 
pany, is  elated  over  the  success  of  the  affair 
as  the  place  is  crowded  with  visitors  all  day 
long  and  numerous  sales  of  talking  machines 
this  week  can  be  traced  directly  not  only  to 
the  curiosity  caused  by  this  event  but  also  to 
the  extensive  advertising  the  Aeolian  has  been 
carrying  on  in  the  "local  daily  papers. 

Joins  Staff  of  Tone  Shop 

Gerhard  Schumacker  is  a  new  addition  to  the 
office  force  of  the  Tone  Shop.  Besides  being 
an  expert  bookkeeper  Mr.  Schumacker  is  quite 
a  musician  and  devotes  his  spare  time  as  a  vio- 
linist under  the  direction  of  W.  A.  Pushee  at 
Guyon's  Paradise. 

"Canned  Music"  to  Be  "Tanked" 

If  the  suggestion  of  a  Chicago  woman  as  was 
recently  exploited  through  the  columns  of  the 
Chicago  Sunday  Herald  is  carried  out,  the  most 
unique  campaign  will  be  inaugurated  in  this  city. 
She  has  suggested  that  subscriptions  be  taken, 


and  the  money  that  is  obtained  go  towards  a 
fund  for  purchasing  phonograph  records  to  be 
used  for  the  enjoyment  of  those  soldiers  who 
are  at  present  and  others  who  will  eventually 
man  the  tanks  which  create  such  havoc  among 
the  enemy  "over  there."  This  woman,  whose 
name  is  withheld  for  various  reasons,  has  al- 
ready donated  $50  towards  this  fund.  We  would 
suggest  that  some  of  the  jazz  records  now  on 
the  market  be  donated  to  this  tank  fund,  as 
music  of  this  kind  emanating  from  the  weird 
iron  caterpillars  may  appeal  to  "Hans"  as  be- 
ing weird  and  grotesque  wherein  he  may  be  pos- 
sibly jazzed  up  in  such  a  manner  by  the  orig- 
inality of  the  music  that  it  may  have  the  desired 
influence  to  induce  him  to  plead  "Kamarad." 
Six  Best  Sellers 

The  six  best  Columbia  sellers  the  last  month 
included:  "We're  Going  Over,"  and  the  re- 
verse side  "I'm  Crazy  Over  Every  Girl  in 
France";  "Hong  Kong,"  and  on  the  reverse 
side  "My  Little  China  Doll";  "Scarf  Dance,"  and 
on  the  reverse  side  "Stephanie  Gavotte";  "Na- 
tional Emblem"  (March),  and  on  the  reverse 
side  "Stars  and  Stripes  Forever";  "Smiles,  Then 
Kisses,"  and  on  the  other  side  "Hawaiian 
Echoes";  "Throw  No  Stones  in  the  Well  That 
Gives  You  Water,"  and  on  the  other  side  "Good- 
bye Broadway,  Hello  France." 

The  six  best  Emerson  sellers  the  past  month 
included:  "So  Long,  Mother"  (Patriotic  Solo), 
and  on  the  reverse  side  "The  Farmyard  Blues"; 
"I  Miss  My  Mississippi  Home"-"Joan  of  Arc" 
(Medley  March  and  Two-step),  and  on  the  re- 
verse side  "The  Liberty  Bell  March";  "Billy 
Boy"  (Patriotic  Solo),  and  on  the  other  side 
"Sailin'  Away  on  the  Henry  Clay";  "Somewhere 
in  France  Is  the  Lily"  (Patriotic  Solo),  other 
side  "March  the  17th"  (March  and  One-step); 
"Break  the  News  to  Mother,"  on  other  side  "Set 
Aside  Your  Tears  Till  the  Boys  Come  March- 
ing Home"  (March  and  One-step);  "Cheer  Up, 
Liza"  (Baritone  Solo),  and  on  other  side  "In- 
vincible Eagle  March." 


The  six  best  Edison  for  past  month  are:  "It's 
a  Long  Way  to  Berlin,  But  We'll  Get  There" 
and  "We're  Going  Over";  "Ain't  You  Coming 
Back  to  Dixie  Land?"  and  reverse  side  "Good- 
bye Broadway,  Hello  France";  "U.  S.  Army 
Bugle  Calls,"  parts  1  and  2.  "Cheer  Up,  Liza," 
fox-trot,  and  on  the  reverse  side  "Melody 
Land";  "Holy,  Holy,  Holy,"  and  reverse  side 
"O  Holy  Land." 

The  six  best  Pathe  for  the  past  month  are: 
"Pagliacci,"  "Balletella"  (bird  song),  and  on  the 
reverse  side  "Manon  Lescaut";  "Holy,  Holy, 
Holy,"  and  on  other  side  "O  Holy  Night";  "I 
Love  You  Truly",  and  "Just  You";  "Melody 
Land,"  from  "Cheer  Up,"  and  "Cheer  Up, 
Liza";  "Some  Sunday  Morning"  (foxrtrot),  and 
on  the  reverse  side  "Lily  of  the  Valley  (one- 
step);  "Cohen  at  the  Telephone"  (comic  mono- 
logue), and  "Beans,  Beans,  Beans." 

The  six  best  sellers  for  the  Victor  library  for 
the  past  month  are:  "Lohengrin,"  prelude  from 
Act  4;  "The  Crucifix";  "The  Garden  of  Sleep"; 
"Smiles  and  Chuckles,"  and  reversed  side  "Com- 
edy Town";  "Lil'  Liza  Jane,"  one-step,  and  re- 
versed "A  Coon  Band  Contest,"  fox-trot;  "Holy 
Night,"  and  reversed  side  "Silent  Night,  Holy 
Night." 

Able  to  Take  Care  of  Holiday  Trade 

F.  A.  Sieman,  retail  manager  of  the  Victrola 
department  of  the  Rudolph  Wurlitzer  Co.,  says 
that  he  is  now  in  a  position  to  take  care  of  the 
trade  for  the  holiday  season  as  the  work  of  re- 
modeling and  installation  of  the  new  demon- 
stration booths  has  at  last  been  completed. 
This  work  has  been  in  progress  for  several 
months  and  was  a  major  factor  in  hindering 
business  at  that  store.  "The  business  is  now 
running  on  in  a  good  clip,"  said  Mr.  Sieman, 
"and  we  have  plenty  of  stock  on  hand  to  take 
care  of  the  holiday  trade  and  our  new  decora- 
tive features  and  new  booths  are  receiving  much 
favorable  comment  throughout  the  trade.  We 
have  more  booths  this  year  than  we  had  last 
(Continued  on  page  95) 


during  1918. 

^  Our  December  Record  Sup- 
plement featuring  all  the  latest 
hits  and  a  number  of  special 
Christmas  Records  is  now  ready  for  distribution.    Ask  for  our  complete  cata- 
logs of  Empire  Machines  and  Records,  and  our  attractive  Dealer  proposition, 
and  prepare  to  cash  in  on  Empire  co-operation. 


E  WISH  to  extend  Heartiest  Christmas  Greetings  and  Sincere 
Wishes  for  a  Happy  and  Prosperous  New  Year  to  our  many 
friends  in  the  trade,  and  especially  do  we  wish  to  express 
our  appreciation  to  our  loyal  Empire  Dealers  for  their  gen- 
erous support  and  the  business  they  have  favored  us  with 
during  1917.  We  also  wish  to  assure  our  Dealers  that  we  are  prepared 
to  more  than  duplicate  our  record  of  Christmas,  1916,  when  we  shipped 
every  order  in  time  for  Christmas  delivery  by  our  Dealers.  Our  stock  of 
Empire  Machines  and  Empire  Records  is  complete,  and  we  predict  that 
the  Empire  Dealers  who  have  prepared  for  an  unusual  volume  of  business 
this  Holiday  Season  are  not  going  to  be  disappointed. 

flj  We  still  have  valuable  territory  open  for  wide  awake  Dealers  who  cater 
to  the  trade  that  demands  quality,  and  we  hope  to  welcome  a  host  of  new 
Dealers  into  the  Empire  family 


Empire  Talking  Machine  Co, 

JOHN  H.  STEINMETZ,  President 

429  South  Wabash  Avenue,  Chicago,  111. 


The  Empire.  Model  B.  conceded  to  be  the 
greatest  value  ever  offered  in  a 
high  grade  talking  machine. 
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The  MANDEL 

Built  to  satisfy  the  ultimate  purchaser. 

Built  by  one  maker  who  assumes  full  responsibility 
for  the  proper  performance  of  the  phonograph. 

Our  free  trial  offer  to  responsible  dealers  demonstrates 
the  confidence  we  have  in  our  machine. 

No  high  sounding,  meaningless  name  was  adopted 
for  our  product.  Just  plain  MANDEL  THE 
MANDEL  PHONOGRAPH.  We  are  proud 
of  what  we  make  and  have  nothing  to  conceal.  So 
our  name  and  guarantee  goes  with  every  phonograph 
we  ship. 

Retail  Prices— $35.00  to  $250.00 

Let  us  send  you  Model  No.  3,  illustrated  here,  on  free  trial. 
Write  today  for  full  information  and  descriptive  literature. 


Punch  Press  Department 


Views  of  the 

MANDEL 
FACTORIES 

Just  a  few  views  to  emphasize 
the  fact  that  we  are  not 
merely  assemblers  of  talking 
machines.  Every  part  that 
goes  into  the  MANDEL  is 
made  by  us.  Visitors  to 
Chicago  are  invited  to  call  at 
our  plant  and  see  the  phono- 
graph parts  in  the  making. 


Drill  Press  Department 


Mandel  Manufacturing  Co.,  inc. 


General  Offices  : 

501-511  S.  LAFLIN  STREET 
CHICAGO,  ILL. 


New  York  Display  Rooms: 

41  UNION  SQUARE 
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year  and  they  are  modern  in  every  respect,  and 
are  well  ventilated  and  heated.  Our  store  will 
remain  open  evenings  as  usual  during  the  holi- 
day season." 

L.  E.  Noble,  manager  of  the  wholesale  Vic- 
trola  department  of  Rudolph  Wurlitzer  Co.,  re- 
ports that  he  has  a  goodly  supply  of  stock  on 
hand  and  can  take  care  of  considerable  business 
for  the  balance  of  the  season.  The  remodeling 
work  at  the  wholesale  warerooms  at  615  South 
Wabash  avenue  has  been  completed  and  ample 
space  has  been  provided  for  stock  and  reception 
rooms  to  take  care  of  the  out-of-town  trade. 
Concerts  Attract  Large  Audience 

The  Edison  Shop  still  continues  to  draw  large 
crowds  of  visitors  to  its  concert  hall  every 
Wednesday  afternoon.  During  these  concerts 
Miss  Helen  Rudesill  sings  duets,  accompanied 
by  various  Edison  recreations,  and  Albert 
Wayne,  in  charge  of  the  sales  force  of  that  com- 
pany, presents  violin  renditions  of  obligatos  and 
counter  melodies  also  accompanied  by  Edison 
recreations.  There  will  be  a  series  of  concerts 
held  during  the  winter  months. 

Lyon  &  Healy  Knitting  Club 

One  hundred  and  twenty-five  girls  employed 
throughout  the  various  departments  of  the  firm 
of  Lyon  &  Healy  have  been  united  through  the 
efforts  of  Mrs.  Mark  A.  Healy  and  have  formed 


patriotic  spirit  shown  by  them  this  is  but  a 
secondary  matter,  as  their  slogan  is  "America 
first,  last  and  always,"  and  they  are  doing  their 
duty  by  spending  all  the  time  they  can  making 
these  articles  that  will  help  the  boys  win  "over 
there." 

Boom!  Boom! 

Harry  L.  Flentje,  Jr.,  traveling  representative 
for  the  talking  machine  department  of  the  W. 
W.  Kimball  Co.,  has  resigned  his  position  with 
that  company  and  has  enlisted  with  the  Ord- 
nance Department  of  the  United  States  army 
and  is  on  his  way  to  Columbus  Barracks,  at 
Columbus,  O.  Before  leaving  he  was  given  a 
little  farewell  dinner  by  several  of  his  friends 
in  the  trade. 

L.  &  H.  Prepared 

Lyon  &  Healy  have  discontinued  the  use  of 
their  concert  hall  for  recital  purposes  for  the 
remainder  of  the  holiday  season  and  have  in- 
stalled six  of  the  Unit  Construction  Co.'s 
knockdown  booths  in  order  to  have  the  addi- 
tional demonstration  space  necessary  for  them 
to  take  care  of  the  holiday  business.  The  seats 
were  removed  in  order  to  make  room  for  the 
booths,  and  the  stage  is  being  utilized  as  a  dis- 
play stand  for  a  number  of  the  higher  priced 
instruments.  In  the  center  of  the  stage  is 
placed  a  beautiful  gold  enameled  Victrola  and 


Members  of  the  Lyon 

a  knitting  club,  which  is  a  navy  auxiliary  of 
the  Red  Cross.  The  young  ladies  have  pledged 
themselves  to  supply  sweaters,  scarfs,  helmets, 
and  wristlets  to  the  Red  Cross  for  the  benefit 
of  the  boys  of  the  United  States  Navy.  Miss 
R.  L.  Maack  is  in  charge  of  the  organization 
and  the  Misses  Elizabeth  Hayes  and  Lucille 
Wagner,  of  Department  H,  who  are  expert 
knitters,  are  the  instructors  for  the  organiza- 
tion, and  have  taught  many  secrets  of  the  art 
of  knitting  to  the  girls.  As  fast  as  an  article  is 
knitted  it  is  turned  over  to  the  Red  Cross  and 
numerous  articles  have  already  been  finished 
and  are  on  their  way  to  their  destinations.  All 
the  work  being  done  by  the  girls  is  accomplished 
during  their  spare  time  at  home  and  while  on 
the  cars  to  and  from  work.  Many  of  the  girls 
have  even  gone  so  far  as  to  neglect  their 
Wednesday  night  engagements,  but  from  the 


TONE  ARMS  from  $1.25  to  $4.25 


MOTORS   from   $1.65  to  $11.50 


Johnson  Electric  Motors  $17.50 


Edison  Imported  Sapphire  Points 


Pathe  Imported  Sapphire  Balls 


Edison  Imported  Diamond  Points 


Continuous  Hinges  Phonograph  Hardware 

Lakeside  Supply  Go. 

220  So.  Clark  St.,  CHICAGO,  ILL. 


Phone,  Harrison  3840 


&  Healy  Knitting  Club 

the  vari-colored  lights  playing  above  this  in- 
strument set  it  off  to  great  advantage. 

L.  C.  Wiswell,  manager  of  the  Victrola  de- 
partment, says  that  this  step  was  necessary  as 
he  anticipates  a  large  increase  in  business  dur- 
ing the  holiday  season,  and  has  set  up  these 
temporary  booths  in  order  to  conveniently  take 
care  of  the  holiday  trade.  He  has  increased 
the  sales  force  of  the  record  department  by  an 
additional  twenty-five  girls,  and  several  men 
have  also  been  added  to  this  department. 
Personals  and  Visitors 

Recent  visitors  to  this  city  included:  James  P. 
Lacey,  Diamond  Disc  Shop,  Peoria,  111.;  J.  C. 
Seaton,  Aurora,  111.;  Chas.  Cornelius,  of  J.  H. 
Hoffman,  Ligonere,  Ind.;  Geo.  H.  Black,  Bu- 
chanan, Mich.;  W.  L.  Sprague,  manager,  Colum- 
bia Graphophone  Co.,  Minneapolis,  and  Marion 
Dorian,  auditor,  Columbia  Graphophone  Co., 
New  York;  Otto  Aicher,  Michigan  City,  Ind.; 
Henry  Steussy,  of  Levitan  Steussy  Co.,  New 
Glarus,  Wis.;  Joe  Kuss,  La  Salle,  111.;  M.  Lin- 
dorf,  of  Meyer  Lindorf,  LaPorte,  Ind.;  H.  P. 
Saylor,  president  of  the  Joliet  Home  Furnish- 
ing Co.,  Joliet,  111.;  F.  J.  Miller,  Dixon,  111.;  E. 
N.  Anderson,  Rock  Island,  111. 


Do  You  Want  Phonographs  ? 

We  have  a  large  stock 
of  Standard  size  Phono- 
graphs on  hand  and  can 
supply  you. 

MAZOPHONE  MFG.  CO. 

23  N.  Crawford  Ave.  CHICAGO 


The  Perfect  Automatic  Brake 

New  Styles 
To  Fit 

All  Makes  of 
Tone- Arms. 
Now  Ready 
for  Shipment. 

Patented  Au£.  28.  '17 
Simple  construction.  Easily  attached.  No 
Talking  Machine  complete  without  it. 

Samples  $1.00  each,  cash  wilh  order. 
Slate  ma\e  of  (one-arm  used. 
Write  for  attractive  quantity  prices. 

PERFECT  AUTOMATIC  BRAKE  CO. 

Room  400,  425  S.  Wabash  Ave.,  Chicago 


SOME  RECENT  EMPIRE  LITERATURE 

Special  Folders  Prepared  and  Issued  for  the 
Use  of  the  Retailers 


The  Empire  Talking  Machine  Co.,  Chicago, 
has  just  issued  some  interesting  and  valuable 
literature  for  the  use  of  its  dealers.  One  not- 
able folder  illustrates  most  convincingly  the  va- 
rious talking  points  of  the  Empire  machine,  by 
means  of  actual  pictures  showing  the  salesman 
demonstrating  the  machine  for  a  customer.  It 
takes  eleven  views  to  cover  the  various  points, 
but  the  work  has  been  done  unusually  well. 
The  center  spread  of  the  folder  contains  illus- 
trations and  descriptive  matter  of  the  various 
models  in  the  Empire  line.  The  folder  is  at- 
tractively printed  and  should  prove  of  great 
assistance  to  the  salesman. 

The  second  folder,  designed  for  mailing  pur- 
poses, illustrates  the  various  models  of  Empire 
machines  giving  specifications  and  prices. 


"Orotund"  Tone-Arm 
and  Attachment 

Tone-arm  No.  1  has  the  turn  back 
effect  for  changing  needles. 

Tone-arm  No.  2  has  the  side  upward 
position.  This  outfit  has  the  loudest 
and  clearest  and  most  high  grade  mica 
diaphragm  sound-box  on  the  market. 

Samples  of  either  sent  only  upon 
receipt  of  check  or  C.  O.  D. 

No.  1  Tone-arm  and  sound-box, 
Nickel  $4.00;  Gold  $5.00 

No.  2  Tone-arm  and  sound-box, 
Nickel  $4.00;  Gold  $5.00 

QUANTITY  PRICES  ON  APPLICATION 

COMBINATION  ATTACHMENT  CO. 

324  Republic  Building,  CHICAGO 


THE    TALKING    MACHINE  WORLD 


The  Avon  Comedy  Four  has  joined  the 
Columbia  staff.  Our  contract  with  this  star 
vaudeville  organization  means  greater 
prosperity  for  Columbia  dealers  and  greater 
pleasure  for  your  customers. 


Columbia  Graphophone  Co 

Wool  worth  Building,  New  York 


THE  BUSINESS  SITUATION 

Discussed  by  J.  Newcomb  Blackman,  Who  Re- 
turned From  an  Extensive  Trip — Observations 
Are  Timely  and,  as  Usual,  of  Value 


J.  Newcomb  Blackman,  president  of  the 
National  Association  of  Talking  Machine  Job- 


J.  Newcomb  Blackman 

bers  and  head  of  the  Blackman  Talking  Ma- 
chine Co.,  Victor  distributors,  returned  recently 
from  a  two  weeks'  trip  through  the  West.  This 
trip  included  a  visit  to  Cleveland,  Toledo,  De- 
troit, Chicago  and  Pittsburgh,  and  in  all  of 
these  cities  Mr.  Blackman  called  on  the  Victor 


trade,  both  wholesale  and  retail,  and  endeavored 
to  observe  general  business  conditions  and 
gather  opinions  upon  which  to  base  a  forecast 
of  business  conditions  in  the  near  future,  par- 
ticularly in  the  holiday  season. 

Referring  to  his  trip,  Mr.  Blackman  said: 
"The  impression  seemed  to  prevail  that  there 
had  been,  following  the  various  Liberty  Loan, 
Red  Cross  and  Y.  M.  C.  A.  campaigns,  a  certain 
retail  depression,  but  almost  without  exception 
the  trade  seemed  to  be  confident  of  good  holi- 
day business,  and  as  usual  the  chief  fear  was 
inability  to  get  adequate  stock  to  fill  the  de- 
mand. 

"Among  the  most  representative  concerns  I 
noticed  a  tendency  to  regard  the  present  busi- 
ness situation  as  one  calling  for  a  keen  interpre- 
tation of  present  and  possible  future  conditions, 
in  order  that  policies  would  not,  by  a  hasty  de- 
cision, bring  about  a  sudden  retrenchment 
through  pessimism,  or  on  the  other  hand  reck- 
less indifference  through  what  I  might  term 
prejudiced  optimism  at  all  times,  regardless  of 
conditions. 

"These  are  times  when  the  man  who  is  a 
friend  of  business  in  general  uses  every  possible 
means  of  intelligence  to  strike  what  we  all 
endeavor  to,  but  seldom  do — a  happy  medium. 
War  is  war,  and  if  it  represents  Sherman's  term 
in  our  business,  or  business  in  general,  it  is 
because  we  act  on  extreme  impulses,  rather  than 
after  a  most  careful  analyzation  of  the  prob- 
lems of  business  during  war  times." 


The 

VICSONIA 


IS  THE 

Reproducer 

YOUR  CUSTOMERS  WILL  LIKE 

It  plays  EDISON  Records  on 
any  make  phonograph. 

Its  tones  are  unequalled  for  naturalness  and  sweetness.  No 
rattle  or  blast.  Permanent  jewel  point.  Easily  and  quickly 
attached. 

In  order  that  you  may  become  acquainted  with  the  VICSONIA 
we  will  send  one  to  any  dealer  on  receipt  of  check  for  $3.50, 
with  the  understanding  that  same  may  be  returned  within  ten 
days  and  money  refunded  if  not  entirely  satisfactory. 

You  be  the  judge 


Vicsonia  Manufacturing  Company,  Inc. 

313  East  134th  Street  (Bronx)  NEW  YORK 


NEW  EDUCATIONAL  RECORDS  ISSUED 

Columbia  Graphophone  Co.  Announces  Series 
to  Be  Known  as  "Columbia  Bedtime  Stories" 


Thornton  Burgess 


The  educational  department  of  the  Columbia 
Graphophone  Co.  has  just  announced  a  new 
series  of  records  for  children  which  will  be  is- 
sued under  the  des- 
ignation of  "Colum- 
bia Bedtime  Stories." 
These  records  were 
made  by  Thornton 
W.  Burgess,  author 
of  "Bedtime  Stories," 
and  one  of  the  most 
popular  authors  of 
children's  stories  in 
the  country. 

When  the  Colum- 
bia Co.  advised  its 
dealers  and  branches 
last  week  of  these 
new  records  it  re- 
ceived letters  of 
congratulation  from 
all  parts  of  the  coun- 
try, and  there  is  no 
doubt  but  that  Mr. 
Burgess'  Columbia  records  will  meet  with  a 
hearty  welcome.  There  are  four  double  disc 
records  included  in  the  first  recordings,  and 
these  records  introduce  the  characters  that 
have  made  Mr.  Burgess  famous  in  educational 
circles  and  beloved  by  the  children  everywhere. 

The  Bedtime  stories  written  by  Mr.  Burgess 
are  being  syndicated  through  the  medium  of 
the  leading  newspapers  in  all  of  the  country's 
metropolitan  centers.  These  stories  feature 
characters  that  have  become  as  popular  as  the 
stories  themselves,  and  there  is  hardly  a  child 
who  has  not  heard  of  "Peter  Rabbit,"  "Buster 
Bear,"  "Reddy  Fox,"  "Old  Mr.  Toad,"  and  their 
adventures  in  animal  land,  and  who  does  not 
love  them. 

While  these  stories  amuse  and  entertain  the 
little  folk,  they  have  an  educational  value  that 
can  hardly  be  overestimated.  They  acquaint  the 
children  with  animal  life,  instruct  them  as  to 
the  nature  and  habits  of  the  little  people  of 
field  and  forest  and  teach  lessons  of  wisdom, 
generosity  and  loyalty.  They  have  won  the 
endorsement  of  educators,  nature  lovers  and 
parents. 

The  educational  department  of  the  Columbia 
Co.  is  planning  an  extensive  publicity  campaign 
in  behalf  of  Mr.  Burgess's  records,  and  Co- 
lumbia dealers  will  be  given  an  opportunity  to 
develop  unlimited  new  business  with  these  Bed- 
time story  records.  Mr.  Burgess  will  record 
for  the  Columbia  Co.  exclusively. 


The  Sonora  phonograph,  with  its  full  line  of 
styles,  constituted  one  of  the  artistic  pages  of 
the  Photogravure  section  of  the  New  York 
Times  of  Sunday  last,  December  9.  The  entire 
advertisement  was  most  artistically  composed 
and  constituted  distinctly  artistic  advertising. 
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HEARINGS  ON  PRICE=MAINTENANCE 

Federal  Trade  Commission  Takes  Under  Con- 
sideration Methods  of  Two  Prominent  Con- 
cerns— Status  of  Findings  Outlined 


The  Federal  Trade  Commission  recently  had 
under  consideration  in  Washington  the  cases 
of  the  Cudahy  Packing  Co.,  makers  of  the  "Old 
Dutch  Cleanser,"  and  of  the  Mishawaka  Woolen 
Mfg.  Co.,  which  markets  rubber  shoes  and  boots. 
Both  cases  involve  price  restricted  trade-marked 
goods,  and  the  principles  set  forth  were  of  a 
character  that  had  wide  application. 

The  report  of  the  Commission's  findings  which 
has  appeared  in  various  daily  and  trade  papers, 
would  lead  the  reader  to  believe  that  the  Com- 
mission had  given  a  "knock-out"  blow  to  price 
standardization  when,  as  a  matter  of  fact,  this 
body  merely  voiced  the  results  of  a  preliminary 
investigation — not  a  final  or  judicial  ruling. 

The  real  status  of  the  Commission's  report 
as  set  forth  for  The  World  by  a  well-known 
attorney  in  close  touch  with  the  price  mainte- 
nance situation,  is  well  worth  reading  in  this 
connection,  because  of  its  clear  definition  of  the 
practice  of  the  Federal  Trade  Commission  in 
these  matters. 

"The  commencement  of  these  proceedings  in 
no  way  constitutes  a  ruling  by  the  Federal 
Trade  Commission  against  the  legality  or  fair- 
ness of  price  standardization,  but  is  merely 
•the  necessary  legal  formality  by  which  alone  the 
Commission  can  officially  take  jurisdiction  of  the 
subject,  with  a  view  to  examining  all  the 
facts,  and  weighing  all  the  legal  and  commer- 
cial considerations  involved,  and  reaching  its 
own  conclusions  upon  the  legality  and  fairness 
of  the  plan. 

"Those  familiar  with  the  investigation  of  price 
standardization  started  several  years  ago  by  the 


Commission,  and  the  widely  attended  public 
hearings  upon  price  standardization  recently 
held  by  the  Commission  at  Washington,  have 
known  that  the  Commission  is  very  strongly 
impressed  with  the  importance  of  making  an 
investigation,  in  order  to  reach  a  conclusion 
regarding  standard  price  plans. 

"In  order  that  such  an  investigation  may  be 
made,  and  a  report  handed  down  which  will 
determine  the  legal  status  of  these  plans,  it  is 
necessary  that  a  complaint  be  filed  and  a  pro- 
ceeding begun.  But  the  docketing  of  a  com- 
plaint and  the  commencement  of  a  proceeding 
is,  of  course,  not  to  be  considered  or  under- 
stood as  being  really  a  finding  by  the  Com- 
mission that  any  such  plan  is  unlawful. 

"To  suggest  that  the  Commission,  in  starting 
these  proceedings,  has  taken  any  position  for 
or  against  price  standardization  is  not  merely 
unjust  to  the  respondents  in  these  proceedings. 
It  is  like  accusing  the  Supreme  Court  of  the 
United  States  of  having  decided  against  the 
Steel  Corporation  merely  because  the  Court  has 
allowed  the  attorney-general  in  the  Government 
suit  to  file  a  brief  asking  that  the  corporation 
be  dissolved." 


APPOINTED  PATHE  DISTRIBUTORS 


Harbour-Longmire  Co.,  of  Oklahoma  City,  to 
Represent  the  Pathe  Line  in  Its  Territory 


The  Pathe  Freres  Phonograph  Co.,  20  Grand 
avenue,  Brooklyn,  N.  Y.,  announced  this  week 
the  consummation  of  arrangements  whereby  the 
Harbour-Longmire  Co.,  Oklahoma  City,  Okla., 
will  act  as  distributors  for  the  Pathe  products 
in  that  territory.  This  deal  was  closed  by  H. 
N.  McMenimen,  who  recently  visited  Oklahoma 
in  the  course  of  an  extended  Western  trip. 

The  Harbour-Longmire  Co.  is  a  large  and  suc- 
cessful furniture  house  with  an  efficient  sales 
staff.  It  is  planning  to  send  out  several  men 
in  its  territory  who  will  concentrate  in  develop- 
ing Pathe  business,  and  talking  machine  dealers 
in  this  section  will  be  offered  maximum  service 
in  handling  the  Pathe  line. 


FEIST  TO  START  NEW  AD  CAMPAIGN 


Prominent  Music  Publisher  Planning  National 
Publicity  to  Run  in  January  Magazines — Full 
Page  in  Saturday  Evening  Post  January  19 


A  PHONOGRAPH  CLEARING  HOUSE 


S.  N.  Rosenstein,  well  known  in  the  local  trade, 
has  formed  a  new  concern  known  as  the  Phono- 
graph Clearing  House,  Inc.,  with  headquarters 
at  51  East  Forty-second  street,  New  York.  This 
concern  will  act  as  a  general  clearing  house  for 
everything  required  by  the  phonograph  manu- 
facturers. Mr.  Rosenstein  will  continue  to  rep- 
resent the  Independent  Talking  Machine  Co. 
and  will  also  be  the  representative  of  other 
manufacturers  in  this  field,  in  addition  to  his 
new  activities. 


Leo  Feist,  Inc.,  the  well-known  publishers  of 
.popular  music,  will  start  their  advertising  cam- 
paign for  the  coming  year  immediately  after 
January  1.  Among  other  methods  they  will  use 
to  exploit  their  songs  will  be  advertisements 
in  papers  of  national  circulation.  A  full-page 
advertisement  will  appear  in  the  Saturday  Eve- 
ning Post  on  January  19,  and  three  songs  will 
be  featured:  "Over  There,"  "Strutter's  Ball,"  and 
a  new  song,  "Land  of  Wedding  Bells."  This 
national  publicity  is  of  special  interest  to  all 
talking  machine  dealers,  inasmuch  as  in  all  the 
Feist  ads,  it  is  stated  the  songs  advertised  can 
be  had  on  the  leading  talking  machine  records. 


&  gule=ttbe  jtesage  to  £#>onora  Dealers! 

We  extend  to  SONORA  Dealers  everywhere  our  Hearty  Good  Wishes  for  the  New  Year,  and  trust  that  1918  will  show  double  the 

results  of  1917.    Our  distribution  this  year  will  be  more  than  three  times  the  amount  of  last  year,  which  speaks  well  for  SONORA  efficiency. 

Good  Dealers  in  Pennsylvania  and  Maryland  should  write  or  wire  for  our  SONORA  proposition  without  delay.  Our  increased  facilities 
will  enable  us  to  render  maximum  service  and  co-operation  during  1918. 


PIERSOL  CARPET  CO. 


donora  Jobbers 

(Since  1914) 


Lancaster,  Pa. 
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The  Pathe  Sapphire  Ball  enlarged  200  diameters 


The  Biggest  Little  Thing 
You  Can  Sell  in  a  Phonograph- 


i 


Jacobean  Design — in  fumed  oak.  With  Spring 
Motor  $190,  and  $200  electrically  equipped. 

One  of  the  three  new  Pathe- 
phone  Art  Models — Jacobean, 
William  and  Mary,  and  Shera- 
ton 


the  Pathe  Sapphire  Ball  that  plays  the  PATHE- 
PHONE- — has  made  its  debut  in  a  new  role: 

The  Art  Model  Pathephone 

A  timely  response  to  the  fast  growing  demand 
for  a  phonograph  that  is  in  keeping  with  the 
demand  for  art  period  furniture. 

It  opens  up  before  you  a  brand  new  field  of  profit. 
For  it  sells  at  not  only  the  astonishingly  low  re- 
tailing price  of 


$190 


but  it  is  subject  to  an  unprecedented  dealer's 
discount  and  based  upon  an  exclusive  selling  con- 
tract it  will  well  repay  you  to  investigate.  Write 
us  now  for  particulars. 

This  new  line  of  Pathephones  is  not  only  a  splen- 
did artistic  achievement,  but  it  embodies  all  of 
the  practical  selling  features  that  have  made  the 
Pathephone  world-famed  as  the  musical  instru- 
ment that  combines  unexcelled  tone  with  mechan- 
ical convenience: 


No  Needles  to  Change 


THE  PATHE  SAPPHIRE  BALL 
takes  the  place  of  needles.  And  it  is 
permanent.    It  never  wears  out. 


Records  Won't  Wear  Out      Here  s  the  Path6  Guarantee: 


We  guarantee  every  Pathe  Record  to 
play  at  least  one  thousand  times  with 
the  Pathe  sapphire  ball  without  impair- 
ing the  unexcelled  beauty  of  tone. 


Williams -Davis -Brooks  &  Hinchman  Sons 


26  East  Congress  Street 


DETROIT,  MICH. 
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ENTERS  THE  PHONOGRAPH  FIELD 

The  Widdicomb  Furniture  Co.,  Grand  Rapids, 
Prominent  Furniture  Manufacturers,  Offer  In- 
teresting Line — E.  C.  Howard  in  Charge 


Grand  Rapids,  Mich.,  December  10. — The  Wid- 
dicomb Furniture  Co.,  an  old-established  house 
of  this  city,  has  now  entered  the  phonograph 
field  in  a  very  auspicious  manner.  This  house, 
established  since  1865,  is  one  of  the  largest  and 
highest-class  furniture  manufacturers  in  this 
city,  and  has  produced  this  line  after  a 
long  period  of  careful  preparation. 

E.  C.  Howard,  an  experienced  talking 
machine  man  and  well-known  to  the 
trade,  is  actively  in  charge  of  the  phono- 


eight  being  floor  models,  but  four  of  the  table 
type  and  four  of  the  conventional  type  of  talk- 
ing machines. 

It  is  to  be  expected,  naturally,  that  the  cabinet 
work  of  these  machines,  put 
out  by  a  furniture  house  of 
the  standing  of  the  Widdicomb 
Furniture  Co.,  would  be  most 
artistic  and  represent  the  acme 


E.  C.  Howard  Showing  Two  Artistic  Widdicomb  Models 
graph  division.    He  is  shown  in  the  accompany-     of  perfection.    And  thus  not  only  is  the  most 
ing  illustration  proudly,  and  justly  so,  stand-     careful  attention  given  to  the  cabinet  work,  but 
ing  between  two  beautiful  Chippendale  models     the  motor  and  all  accessories  have  been  se- 
lected to  match  up  with  them  in 


perfection.  The  machines  come 
equipped  with  the  latest  im- 
provements known  to  the  trade, 
but  the  policy  of  the  company 
is  well  expressed  in  their  deter- 
mination to  keep  constantly  in 
touch  with  the  new  inventions 
of  the  talking  machine  trade  and 
constantly  incorporate  all  suit- 
able inventions  in  the  Widdi- 
comb line. 

E.  C.  Howard  has  entire 
charge  of  the  sales  end  of  this 
new  phonograph  and  his  optim- 
ism concerning  the  way  this 
new  line  will  be  received  by  the 
The  Widdicomb  Furniture  Co.  Factory  trade  is  abundant.    It  is  his  plan 

made  by  this  popular  and  enterprising  concern.     to  shortly  visit  the  trade  and  he  extends  a  hearty 
The  Widdicomb  line  now  being  announced  and     invitation  to  all  interested  in  taking  over  the 
offered  to  the  trade  consists  of  eight  models,  all     jobbing  end  for  any  amount  of  territory  to  visit 


the  huge  plant  shown  in  the  illustration  at 
Grand  Rapids  and  see  for  themselves  the  vast 
facilities  for  producing  this  line. 

It  is  planned  to  maintain  a  permanent  exhibit 
in  the  showrooms  of  this  factory  at  Grand 
Rapids. 

The  offering  of  this  new  line  to  the  trade 
comes  most  opportunely,  just  at  the  period 
when  plans  are  being  made  for  the  ensuing  year, 
and  it  is  Mr.  Howard's  intention  as  sales  man- 
ager to  as  rapidly  distribute  the  territory  as  pos- 
sible. 


ASKS  FOR  DISMISSAL  OF  MACY  SUIT 


The  Victor  Co.  in  Answer  to  Action  Filed  on 
Monday  Hold  That  the  Allegations  Made  Are 
Not  Proven  and  Court  Is  Without  Jurisdiction 


On  the  grounds  that  the  complaint  failed  to 
set  forth  any  reason  for  action  under  the  Clay- 
ton law,  that  the  Federal  District  Court  did  not 
'have  the  authority  to  try  the  case  and  that  the 
Sherman  and  Clayton  laws  were  unconstitutional, 
the  Victor  Talking  Machine  Co.  last  week  asked 
for  the  dismissal  of  the  suit  brought  against  it 
by  R.  H.  Macy  &  Co. 

After  denying  most  of  the  allegation  made  in 
the  complaint  the  Victor  Co.  states  that  it  fails 
to  set  forth  any  cause  for  action  under  the  Clay- 
ton law  and  that  the  court  has  no  authority  to 
entertain  the  suit  because  the  authority  to  en- 
force such  complaints  is  vested  with  the  Fed- 
eral Trade  Commission,  and  until  such  authority 
has  been  exercised  by  the  Commission  no  per- 
son has  the  right  to  sue  for  damages  alleged 
to  have  been  sustained  by  reason  of  anything 
forbidden  in  the  Clayton  Act. 

The  answer  also  asserts  that  the  Clayton  Act 
is  supplementary  to  the  Sherman  law  and  they 
are  both  unconstitutional  because  repugnant  to 
the  fifth  amendment  of  the  Constitution  in  that 
they  unreasonably  and  arbitrarily  violate  and  re- 
strict the  defendant's  right  of  freedom  of  con- 
tract and  deprive  him  of  property  without  due 
process  of  law.  For  these  and  other  reasons 
stated  in  the  answer  the  Victor  Talking  Machine 
Co.  asks  for  the  dismissal  of  R.  H.  Macy  &  Co.'s 
complaint. 

It  is  expected  that  the  answers  of  the  Victor 
wholesalers  named  as  co-defendants  in  the  suit 
will  be  filed  in  a  few  days. 


The  National  Association  of  Credit  Men,  with 
offices  at  41  Park  Row,  is  acting  as  a  receiving 
station  for  phonograph  records  to  be  sent  to  the 
different  cantonments  in  the  United  States.  The 
association  distributes  them  to  responsible  per- 
sons in  the  training  camps  and  will  bear  any 
expenses  incurred  in  getting  the  records  to  the 
proper  parties. 


THE  TIPHANY  MOTOR 

IS    WORTH    ITS    WEIGHT    IN  GOLD 


THE  RUSH  for  1917  business  is  over,  and  contracts  for  1918  will  be 
considered  in  the  near  future. 

IF  YOU  ARE  in  the  market  for  a  better  motor  than  you  have  had  at 
any  time  before 

DO  NOT  neglect  to  investigate  the  merits  of  the  Tiphany  Motor 

BEFORE  "you  tie  yourself  up"  with  a  big  contract  for  the  whole  year's 
business. 

NO  REASON  why  you  shouldn't  get  the  best  for  your  money  and  give 
satisfaction  to  the  trade  and  the  public. 

lOO  PER  CENT  perfection  we  claim  for  the  Tiphany  Motor  in 
Quality,  Durability  and  Beauty. 


Will  play  two  12  in.,  four  12  in.,  six  12  in.  Records 
Made  for  high  grade  machines  only 


THE  TIPHANY  MOTOR  CO.,   ^±1*""   NEW  YORK,  U.S.  A. 
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The  Biggest  Event  in  Motor dom! 


Everybody  in  the  Phonograph  Trade  Knows 

The  Heineman  No.  2  Motor 

It  has  been  generally  accepted  as  the  most  reliable  and  popular 
of  its  class,  in  proof  of  which 

Over  250,000  Are  in  Use! 

One  of  the  most  prominent  manufacturers  in  the  United  States 

alone  has  used  over 

80,000 

We  have  been  able,  by  a  shrewd  buy,  to  secure  a  large  quantity  of  these 
Motors,  equipped  with  a  Stop  and  Start  Attachment  and  Regulating  Device, 
working  on  the  Governor  direct  instead  of  the  Turntable. 


We  are  ready  to  take  orders,  either  for  immediate  delivery  or  for 
specified  deliveries,  during  the  year  1918,  subject  to  prior  sale. 

THE  PRICE?    That's  what  makes  this  deal  a  Record  Breaker. 
It's  lower  than  even  you  expect. 

Write  at  once  and  surprise  yourself! 

Independent  Talking  Machine  Company,  Inc. 

54  Bleecker  Street  NEW  YORK,  N.  Y. 
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EMPLOYMENT  OF  WOMEN  IN  TALKING  MACHINE  FACTORIES 

Some  of  the  Labor  Problems  Brought  About  by  the  War  That  Will  Probably  Have  to  Be  Solved 
With  Women  Workers — Some  Interesting  Experiences  of  the  British  Trade 


One  important  development  of  the  war  con- 
ditions in  the  music  trade  has  been  the  consid- 
eration of  the  question  of  the  more  general  em- 
ployment of  women  in  the  various  factories  de- 
voted to  the  manufacturing  of  talking  machines, 
parts  and  accessories.  Female  labor  has  always 
been  a  factor  in  various  departments  of  the  large 


In  fact,  some  plants  have  even  gone  so  far 
as  to  employ  female  superintendents,  or  assist- 
ant superintendents,  to  have  direct  charge  of 
the  women  workers. 

A  prominent  talking  machine  man  of  Great 
Britain  in  a  recent  interview  declared:  "Eng- 
land is  100  per  cent,  better  off  to-day  because 


That  women  are  capable  of  handling  fine 
cabinet  work  such  as  that  required  in  talking 
machines  is  proven  by  the  experience  of  the 
Udell  Works,  the  well-known  talking  machine 
cabinet  manufacturers  of  Indiana. 

The  Udell  Works  employ  at  the  present  time 
twenty-three  girls  in  the  various  departments  of 
the  plant,  many  of  whom  operate  somewhat 
complicated  machinery.  They  have  taken  the 
place  of  an  equal  number  of  men  who  have  en- 
tered the  service.     In  commenting ,  upon  the 


Cotirtesy  Sati< 


ig  Post 


Women  Busy  in  a  Prominent  Factory  Near  London  Pressing  and 


talking  machine  factories,  such  as  that  of  the 
Victor  Co.  They  have  operated  record  presses, 
assembled  parts  of  the  mechanism,  looked  after 
certain  phases  of  the  packing,  and  otherwise 
filled  definite  places  in  the  factory  organization. 


she  had  to  bring  in  women.  It  has  made  manu- 
facturers bring  their  plants  up-to-date.  The 
Englishman  wouldn't  take  out  his  old  machinery 
until  it  fell  apart,  and  was  very  heavy  and  did 
not  fall  apart  for  centuries.  The  Ministry  of 
Munitions  has  been  asking  the  manufacturers: 
'How  many  of  these  can  you  make  a  week?' 

"  'A  thousand,'  the  manufacturers  answer. 

"  'All  right,  we'll  send  you  some  new  ma- 
chinery and  you  can  make  10,000  a  week.' 

"  'Can't  get  the  men.' 

"  'Use  women,'  the  Government  answers. 

"  'I  know  that  with  the  new  improved  auto- 
matic machinery  they  can  be  used  to  advantage 
and  the  private  employer  is  likewise  finding  this 
out.' 

"One  thing  for  the  American  employer  to  be 
careful  about  is  to  get  girls  as  nearly  as  pos- 
sible adapted  physically  and  by  experience  to 
the  new  job,"  he  said,  and  cited  a  case  where 
employes  were  required  to  work  in  one  depart- 
ment where  a  high  temperature  was  maintained 
at  all  times.  Ordinarily  girls  could  not  stand 
the  heat,  but  the  factory  manager  finally  solved 
the  problem  by  recruiting  a  corps  of  women  who 
formerly  worked  as  laundresses. 


Shipping  Records  Copyright  1917 

efficiency  of  women,  Tom  Griffith,  sales  manager 
of  the  Udell  Works,  said: 

"They  not  only  are  doing  the  work,  but  they 
are  achieving  results  which  are  gratifying  to  the 
factory  managers.  We  started  this  plan  last 
spring,  and  it  did  not  seem  to  work  out  very  well 
at  first.  Now  that  we  have  it  better  organized 
we  are  getting  along  fine. 

"The  plan  really  has  worked  out  splendidly 
and  we  are  well  pleased  with  results.  We  find 
that  the  women,  after  they  thoroughly  under- 
stand what  they  are  supposed  to  do,  go  right 
ahead  and  handle  the  work  very  efficiently.  We 
have  women  operating  the  swing  saw  and  jointer. 
One  woman  is  an  excellent  cabinet  maker,  one 
operates  a  continuous  feed  glue  jointer,  and 
others  operate  successfully  shaping  machines 
and  polishers. 

"In  addition  we  are  using  labor  of  this  kind 
on  sanding  machines  in  our  trimming  and  as- 
sembling rooms,  and  in  our  staining  and  filling- 
departments.  We  have  adapted  our  factory  to 
take  care  of  them.  By  this  I  mean  we  have 
placed  dressing  rooms  around  the  factory  con- 
veniently located,  and  have  tried  to  make  things 
as  pleasant  for  them  as  possible." 


Woman  at  Sander  in  Udell  Works 

The  call  of  the  Government  for  both  its  mili- 
tary and  industrial  work  have  had  the  effect 
of  depleting  seriously  the  working  staffs  in  talk- 
ing machine  factories,  and  it  has  been  found 
difficult,  and  in  fact,  almost  impossible  to  fill 
all  the  gaps  with  new  men.  The  result  has  been 
the  recruiting  of  women  to  do  work  of  a  type 
formerly  considered  strictly  within  the  province 
of  man. 

It  has  been  found,  for  instance,  that  .women 
proved  efficient  in  the  handling  of  rather  heavy 
machinery  in  the  mill  room,  for  instance,  run- 
ning sanders,  planers  and  other  machinery  with- 
out any  difficulty.  They  have  also  operated 
with  success  metal  machinery,  including  lathes, 
and  other  equipment  producing  work  in  which 
deftness  is  essential,  and  insuring  the  desired 
accuracy. 

The  use  of  women  in  the  talking  machine  and 
piano  factories  in  Great  Britain  has  already  been 
commented  upon,  and  there  is  hardly  a  depart- 
ment in  the  British  plants  in  which  they  have 
not  found  a  place. 


Phon  d' Amour 

THE   TONE  MASTERPIECE 


To  truly  appreciate  the  Phon  d'Amour  it  must  be  seen, 
heard  and  compared.  One  must  see  and  have  explained 
the  Fritzsch  inventions — the  marvelous  wooden  diaphragm, 
the  ingenious  reproducer  and  sound  amplifier. 

One  must  hear  a  favorite  record  played,  first  on  another 
instrument,  and  then  on  the  Phon  d'Amour.  _^^^^--^a>y 


Then  will  come  the  realization  that  here  indeed  is  a  wonder 
phonograph — a  marvelous,  artistic  instrument  that  plays  any  record 
of  whatever  style  or  make,  that  glorifies  the  best  made  records 
and  filters  the  imperfections  from  less  worthy  ones,  a  phonograph 
that  establishes  a  new  and  higher  standard  of  artistry  and  crafts- 
manship.   See  it,  hear  it  play,  compare  it. 

"The  FRITZSCH  PHONOGRAPH  COMPANY 

228-230  West  7th  Street,  Cincinnati,  O. 


Trnde-M:iric.  Copyright 
The  Fritisch  Phouofirapb  Company 
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10-Inch 
75  cents 
and  up 


FACED 


12-Inch 
$1.00 
and  up 


"The  Road  to  Profits'' 

Stock  the  Records  that  bring  back  satisfied  customers 


IMPERIAL  RECORDS 


Recorded  in  our  own  laboratory  and  made  in  our  own  factory, 
faithfully  reproduce  the  World's  most  famous  Instrumental, 
Operatic  and  Popular  Music. 

The  Imperial  Records  can  be  played  on  all  makes  of  Talking 
Machines  and  are  backed  by  our  catalog  of  over  Two  Thou- 
sand numbers,  containing  among  them  a  galaxy  of  Artists 
known  the  World  over. 

You  will  make  no  mistake  in  writing  us  for  further  details 
and  our  very  liberal  discounts. 

IMPERIAL  TALKING  MACHINE  COMPANY,  n.9  v^,K&,  m. 

Recording  Laboratory  and  Showrooms:  35  West  31st  Street,  New  York  City 
Pacific  Coast  Distributors:  The  Stern  Talking  Machine  Corporation,  1085  Market  Street,  San  Francisco,  Cal. 
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GOVERNMENT  LOANS  DO  NOT  HURT  KANSAS  CITY  TRADE 

Apparent  That  Public  Is  Not  Foregoing  the  Pleasures  of  Music  in  Order  to  Make  War  Savings 
— E.  Earl  Elsham  a  Benedict — Trade  Members  in  the  Nation's  Service 


Spalding's  sacrifice  upon  entering  the  service  is 
indicated  by  the  fact  that  at  the  time  of  enlist- 
ment he  canceled  over  $50,000  worth  of  concert 
engagements  made  for  the  present  season.  Be- 


Kansas  City,  Mo.,  December  8. — How  will  the 
thrift  stamp  campaign  affect  the  sale  of  talking 
machines  and  records  in  Kansas  and  Missouri? 
Nobody  can  answer  that  question  yet,  with  any 
certainty,  of  course.  But  here  is  the  way  one 
man  tried  to  answer:  "I  figure  that,  since  there 
is  an  abundance  of  money  in  the  greater  part  of 
this  district,  the  sale  of  talking  machines  and 
records  will  not  be  seriously  affected.  The 
thrift  campaign  is  aimed  chiefly  at  the  elimina- 
tion of  the  luxuries,  the  candy  and  toys,  the 
pure  amusements — and  at  the  saving  of  quarters 
and  dimes.  People  will  have  money  to  spend 
for  the  more  important  items  that  go  to  make 
home  life  not  only  enjoyable  but  of  the  nature 
to  assist  the  development  of  the  spiritual  side 
of  the  children  and  grown  folks.  They  will 
have  money  to  spend  for  good  clothing,  for  good 
food,  for  gasoline  and  automobiles — and  for 
talking  machines.  When  it  comes  to  the  scratch 
I  figure  that  the  records  will  be  classed  rather 
as  a  necessity  than  a  luxury — there  will  be  many 
other  things  the  public  will  save  on  before  sac- 
rificing their  music." 

E.  Earl  Elsham,  manager  of  the  retail  Victrola 
department  of  the  Schmelzer  Arms  Co.,  was  mar- 
ried on  Thanksgiving  day  to  Miss  Eva  A. 
Muehe,  of  Dyersville,  la.  Mr.  Elsham  is  well 
known  in  the  talking  machine  trade,  and  indeed 
among  piano  men,  too.  He  was  for  several 
years  secretary  of  the  Trafford  Co.,  Mason  City, 
la.,  of  which  his  father  is  president.  He  trav- 
eled some  years  for  the  Victor  Co.  in  Missouri, 
Oklahoma  and  Kansas,  and  served  also  with 
Chase  &  West,  formerly  Victor  jobbers  and  re- 
tailers at  Des  Moines.  He  has  been  a  year  at 
Kansas  City.  Miss  Muehe  is  not  only  an  at- 
tractive young  woman,  but  an  accomplished  mu- 
sician. 

Lloyd  Wood,  Victrola  department,  Jones 
Store  Co.,  has  joined  the  Aviation  Corps. 


Jack  Green,  formerly  of  Dallas,  Tex.,  is  a  new 
man  on  the  outside  with  the  same  department. 

R.  T.  Smith  is  a  new  salesman  in  the  piano  de- 
partment. 

Walter  Rupelian  and  C.  G.  Smith,  J.  W. 
Jenkins'  Sons  Music  Co.,  have  enlisted  in  the 
Aviation  Corps. 

Ed  Ferguson,  head  of  the  print  department, 
is  ill. 

The  J.  W.  Jenkins'  Sons  Music  Co.  furnished 
pianos  for  the  big  benefit  given  in  Convention 
Hall  for  the  colored  division  of  the  Y.  M.  C.  A. 
work  in  the  army.  Rowland  Hayes  participated 
in  the  concert  as  did  a  community  chorus  of 
500  voices. 

B.  R.  Wright,  who  was  formerly  with  the 
Starr  Piano  Co.,  is  again  connected  with  that 
company. 

G.  W.  Hodges,  salesman  with  the  Starr,  is  on 
a  trip  in  Kansas. 

C.  V.  Bissell,  manager  of  the  Starr  Piano  Co., 
has  just  returned  from  a  trip  in  Kansas  and 
Oklahoma.  Mr.  Bissell  stated  that  if  wholeasle 
shipments  continued  to  be  so  large  the  com- 
pany would  have  difficulty  in  keeping  up  with 
the  supply. 

Jos.  A.  Mullen,  salesman  for  a  number  of  years 
with  Carl  Hoffman,  and  now  with  the  Wunder- 
lich  Piano  Co.,  recently  was  called  to  Water- 
town,  Wis.,  to  attend  the  funeral  of  his  brother. 


ALBERT  SPALDING  IN  FRANCE 


Celebrated  Violinist  and  Edison  Artist  Now  in 
United  States  Aviation  Corps 


Albert  Spalding 

fore  sailing  for  France  some  weeks  ago,  Mr. 
Spalding  appeared  several  times  in  uniform  at 
local  benefits  and  other  musical  affairs,  and  on 
each  occasion  was  accorded  a  most  enthusiastic 
reception. 


One  of  the  prominent  Edison  artists  who  has 
given  his  services  to  his  country  is  Albert  Spald- 
ing, the  celebrated  violinist,  who  is  now  at  the 
front  in  France  with  a  section  of  the  United 
States    Aviation    Corps.     The    extent    of  Mr. 


A  certificate  of  incorporation  has  been  issued 
to  the  Barnes  Talking  Machine  Co.,  Inc.,  of 
Brooklyn,  N.  Y.  The  capitalization  of  the  con- 
cern is  $8,000,  the  incorporators  being  R.  Burk- 
hard,  H.  Barnes  and  J.  M.  Lifschitz. 


IMPORTANT 


HANOVER,  PA.,  November  20,  1917 


To  Our  Customers  and  the  Trade: 


You  have  probably  been  notified  by  Clement  Beecroft,  of  Philadelphia, 
Pa.,  or  his  attorneys,  Wiedersheim  &  Fairbanks,  of  Philadelphia,  Pa.,  of  an 
alleged  infringement  of  letters  patent  No.  1,244,944,  dated  October  30, 1917. 

We  wish  to  say  that  we  have  an  irrevocable  license  to  manufacture 
and  sell  this  cabinet,  and  the  patentee  has  no  claim,  either  in  law  or  equity, 
against  this  Company,  or  any  of  its  customers. 

We  therefore  notify  you  that  we  will  stand  back  of  you  in  any  deal- 
ings with  this  Company,  and  that  we  will  defend  any  suit  for  infringement 
which  may  be  brought  against  you. 

If  further  intimidation  by  the  patentee  is  resorted  to,  we  wish  you 
would  notify  us,  and  we  will  take  legal  action  to  have  the  patentee  enjoined. 

Very  truly  yours, 

THE  GEO.  A.  LONG  CABINET  COMPANY 


(See  our  regular  advertisement  on  page  38  of  this  issue  of  Tbe  Talking  Machine  World) 
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Taking  the  worries  ol  publicity  and  store 
equipment  otf  of  dealers'  shoulders.  This 
is  the  kind  of  service  the  Columbia  Dealer 
Service  Department  gladly  gives  to 
Columbia  dealers. 


Columbia  Graphophone  Co 

Woolworth  Building,  New  York 


VISUALIZING  MUSIC  IN  DISPLAYS 

Show  Window  Affords  the  Talking  Machine  Re-i 
tailer  Best  Means  for  Impressing  the  Local 
Public,  Declares  Ronald  C.  Lee,  of  New  York 


"Circumstances  are  such  that  it  is  extremely 
difficult  for  the  local  talking  machine  dealer  to 
secure  the  full  benefit  from  newspaper  advertis- 
ing in  his  home  town  papers,  for  competition  of 
other  dealers  makes  it  quite  likely  that  an  ad- 
vertisement by  one  dealer  will  also  benefit  other 
dealers,  making  it  impossible  for  the  advertiser  to 
get  100  per  cent,  efficiency  from  his  appropria- 
tion," declares  Ronald  C.  Lee,  president  of  the 
Display  Fixture  Co.,  New  York. 

"This  means  that  his  show  window  becomes 
by  all  odds  the  most  important  factor  in  the  ex- 
tension of  his  business.  It  occupies  the  dual 
role  of  his  best  advertising  medium  and  his 
strongest  and  most  successful  salesman.  If 
well  done  it  appeals  irresistibly  to  the  thou- 
sands of  pedestrians  who  pass  daily.  Unless 
a  window  display  succeeds  in  attracting  the 
gaze  of  one  out  of  every  three  passers-by  it  is 
not  fulfilling  its  maximum  efficiency  as  an  adver- 
tising medium  and  as  an  expert  salesman.  This 
is  not  easy.  The  art  of  window  displays  is 
not  only  difficult,  btrt  unless  handled  by  a  spe- 
cialist who  can  reduce  the  cost,  by  making  fix- 
tures in  large  quantities,  it  is  extremely  ex- 
pensive; in  any  case  it  requires  a  great  deal  of 
technical  knowledge.  Unfortunately  the  result 
is  that  too  many  talking  machine  windows  are 
simply  a  collection  of  dumb  furniture  and  a 
few  reading  placards. 

"If  it  were  possible  to  so  place  machines  in  a 
window  and   have  them  play  audibly  to  the 


passer-by  it  would  undoubtedly  attract  consid- 
erable attention.  But  one  very  important  detail 
of  salesmanship  would  be  lost,  that  is  the  great 
desirability  of  having  a  prospective  customer 
come  into  the  store  to  listen  to  the  record  under 
the  supervision  of  a  salesman. 

"Properly  handled,  a  show  window  can  be 
made  to  visualize  music.  This  is  the  last  word 
in  talking  machine  salesmanship.  It  arouses 
a  desire  to  hear  the  record  so  attractively  illus- 
trated, and  it  arrests  attention  by  the  universal 
appeal  of  pictures.  It  is  easy  to  picture  the 
thrall  of  martial  music,  the  whirl  and  gaiety 
of  the  dance,  the  grand  and  stupendous  pageant 
of  the  opera. 

"It  is  the  object  of  the  Display  Service  Co., 
New  York,  to  furnish  indestructible  figures  for 
the  building  of  such  window  displays.  These 
displays  come  in  various  sizes,  either  in  single 
pieces  or  in  groups  with  suggestions  of  how 
they  should  be  used  in  attractively  building  up 
the  display." 


CONGRATULATIONS  FOR  W.  C.  FUS1RI 


W.  C.  Fuhri,  district  manager  for  the  Co- 
lumbia Graphophone  Co.,  Philadelphia  terri- 
tory, has  received  congratulations  from  the  com- 
pany's executive  officers  upon  the  remarkable 
business  which  he  closed  in  the  month  of  No- 
vember. Some  idea  of  Mr.  Fuhri's  activities 
may  be  gleaned  from  the  fact  that  this  month 
was  the  largest  single  month  in  the  history  of 
the  Philadelphia  division,  even  exceeding  all 
previous  Decembers. 

Every  branch  in  Mr.  Fuhri's  territory  con- 


EXCELLENT  YEAR  FOR  HOFFAY  CO. 


Joseph  Hoffay,  president  of  the  Hoffay  Talk- 
ing Machine  Co.,  New  York,  reports  that  his 
company  is  closing  a  year  of  most  satisfactory 
business,  and  that  the  success  attained  by  the 
Hoffay  instruments  has  been  most  gratifying. 
The  progress  of  the  company  is  illustrated  by 
the  number  of  new  dealers  in  all  sections  of  the 
country  who  have  been  placed  on  its  lists  dur- 
ing the  past  few  months.  Orders  throughout 
the  fall  season  have  taxed  the  capacity  of  the 
plant,  and  it  has  been  necessary  not  only  to  add 
to  the  staff  and  equipment,  but  to  do  consider- 
able overtime  work  to  keep  up  with  the  demand. 


W.  C.  Fuhri  a.  j.  Heath 

tributed  to  this  wonderful  victory,  and  the  Phila- 
delphia branch  also  reported  November  as  the 
biggest  month  in  its  history.  This  record  is  all 
the  more  remarkable  in  view  of  the  fact  that 
Mr.  Fuhri  only  assumed  charge  of  the  Phila- 
delphia territory  two  months  ago,  and  A.  J. 
Heath,  manager  of  this  Philadelphia  branch, 
also  took  charge  at  the  same  time.  Mr.  Heath 
is  one  of  the  most  popular  members  of  the 
Columbia  company's  selling  organization,  and 
his  thorough  knowledge  of  all  angles  of  talking 
machine  merchandising  has  been  a  most  im- 
portant factor  in  his  pleasing  success. 


"STERLING"  Tone  Quality 

ff*8^!!  STERLING  phonographs  have  been  specially 

^g>..  «        designed  throughout  for  the  time  reproduction 

of  the  original  music. 

I  o       Let  us  show  you  why  the  STERLING  has 

^^hJSSUkJm^^  ;'        "made  good". 


Style  501 


....-:-r^;:"?...:;^^;:-^.. 


Style  900 


Every  STERLING  phonograph  is  equipped 
with  our  specially  designed  durable  spring 
worm  gear  motor,  playing  five  ten-inch 
records  with  one  winding,  a  motor  that  is 
used  regularly  in  machines  retailing  at  $100. 
All  models  are  equipped  with  our  Univer- 
sal Tone-Arm. 

Your  request  for  samples  will  have  immediate 
attention.    Write  Today, 


Style  1700 


STERLING  PHONOGRAPH  CO.,  285-287  Ne.  6th  St.,  Brooklyn,  N.Y. 


ESTABLISHED  1914 


Wholesale  Prices 

501—  $8.75  in  quantities 
900— $13.50  in  quantities 
1700— $22.50  in  quantities 
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THE  BRUNSWICK  SHOP  IN  INDIANAPOLIS  A  GEM  OF  ART 


Indianapolis,  Ind.,  December  8. — Expressions 
of  a  most  complimentary  nature  continue  to 
reach  George  F.  Standke,  manager  of  the 
Brunswick  Shop,  of  this  city,  in  connection  with 


The  attractiveness  of  this  establishment  must 
be  attributed  to  the  ideas  of  Mr.  Standke,  who 
seems  to.  have  embodied  in  this  establishment 
the  result  of  his  years  of  experience  in  the  trade 


Geo.  F.  Standke,  Brunswick  Manager 


wick  Shop  wonderfully  artistic,  and  yet  equally 
inviting  and  attractive.  Mr.  Standke  aimed  to 
get  away  from  the  dismal  ceremoniousness 
which  obtains  in  some  establishments,  and  de- 
sired a  place  where  people  would  be  glad  to 
come  to — a  place  of  cheeriness,  comfort  and 
restfulness — where  all  the  latest  music  might 
be  heard,  whether  popular  or  operatic. 

A  very  handsome  line  of  phonographs  are 
being  shown  in  the  Brunswick  Shop,  covering 
all  the  various  creations,  and  individual  recital 
rooms  are  so  delightfully  arranged  that  they 
command  the  enthusiastic  appreciation  of  all 
visitors. 

As  reported  in  last  month's  World,  the  open- 
ing of  the  Brunswick  Shop  was  one  of  the  events 
of  the  season  in  the  musical  world,  and  was 
the  subject  of  considerable  notice  in  the  daily 
papers.  |||  M 


Partial  View  of  New  Brunswick  Shop  in  Indianapolis 

the  opening  recently  of  their  magnificent  new  throughout  the  country,  with  the  purpose  of 
emporium  at  124  North  Pennsylvania  street,  placing  an  instrument  so  closely  allied  to  art 
which  in  design  and  equipment  may  well  be  en-  as  the  talking  machine  in  sympathetic  environ- 
titled  a  thing  of  beauty  and  a  joy  forever.  ment.     The  main  idea  was  to  make  the  Bruns- 


TWO  PATENTS  FOR  J.  N.  BLACKMAN 


Head  of  Blackman  Talking  Machine  Co.  Secures 
Patents  on  Improvements  in  the  Place  Record 
Cleaning  Brush  Marketed  by  His  Company 


J.  Newcomb  Blackman,  president  of  the 
Blackman  Talking  Machine  Co.,  has  just  been 
granted  United  States  Patent  No.  1,248,064, 
dated  November  27,  1917,  for  a  record  cleaner 
for  sound  reproducing  machines.  In  Mr.  Black- 
man's  invention  the  brush  holding  arm  is  fixed 
to  an  attaching  clamp  having  opposite  spring 
fingers  to  clasp  the  sound  box,  sound  tube  oi 
other  parts  of  reproducer,  which  moves  over  the 
record,  so  that  the  cleaner  can  be  attached  to  or 
detached  from  the  movable  member,  and  will 
brush  and  clean  the  record  in  front  of  the  fol- 
lowing stylus.    The  invention  represents  an  im- 


provement on  the  record  cleaning  brush  as  pat- 
ented by  Henry  A.  Place,  and  which  has  been 
marketed  by  the  Blackman  Talking  Machine  Co. 

A  second  patent,  No.  1,248,063,  has  also  been 
granted  Mr.  Blackman  under  the  same  date  for 
a  record  cleaner  for  sound  reproducing  machines 
which  also  represents  an  improvement  on  the 
Place  invention,  the  improvement  consisting  of 
a  pliable  brush  clamp,  permanently  attached  to 
an  elastic  reproducer  clamp. 


GROWING  DEMAND  FOR  THE  VICSONIA 


pany  consisting  of  the  Vicsonia  reproducers,  by 
means  of  which  Edison  records  may  be  played 
upon  machines  designed  to  reproduce  lateral 
cut.  There  is  a  particularly  pleasing  volume  of 
orders  received  for  the  holiday  trade,  and  new 
dealers  are  taking  on  the  Vicsonia  line  con- 
stantly. 

Although  the  price-  of  all  types  of  metal  prod- 
ucts has  advanced  tremendously,  the  Vicsonia 
Co.  has  not  yet  increased  the  price  of  the  Vic- 
sonia, although  it  may  perhaps  be  necessary  to 
take  that  step  in  the  near  future.  Dealers 
should  take  notice  of  this  fact. 


Many  New  Dealers  Handling  That  Reproducer 
— Heavy  Volume  of  Holiday  Orders 


Thos.  P.  Carolan,  secretary  of  the  Vicsonia 
Mfg.  Co.,  Inc.,  New  York,  reports  a  steadily 
growing  demand  for  the  products  of  his  com- 


The  New  Jersey  Music  Co.,  72  Washington 
street,  Bloomfield,  N.  J.,  has  purchased  the  stock 
of  Victrolas  and  records  from  E.  A.  Edden,  that 
place,  and  will  handle  the  line  in  a  special  de- 
partment. 


Is  YOUR  DISPLAY  WINDOW  NOTHING  BUT  DUMB  FURNITURE 

9 
• 

You  Can  Make  It  Speak  and  Sing  to  the  Eye 
by  Using  Our  Indestructible  Figures 

You  can  lay  out  a  stage  setting  that  will  enthrall  every 
passer-by  with  the  Romance  of  the  Tropics,  the  Thrill  of  Soldiers 
Abroad,  the  Whirl  of  the   Dance,  the  Pageant  of  the  Opera. 


om  18  inches  to  48 


lMTj    For  an  illustrated  catalog  and  book  of  suggestions.     These   figures  are  from 
inches  high,  and  the  price  is  so  moderate  it  will  surprise  you 

DISPLAY  SERVICE  CO.,  16  West  19th  St.,  New  York 
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FIGHTING  FAKE  ADVERTISING  GAME      BRUNSWICK  POSTER  ADVERTISING 


Better  Business  Bureau  of  Music  Industries 
Chamber  of  Commerce  Investigating  Cases  in 
the  Talking  Machine  Field — A  Recent  Incident 


Among  the  recently  organized  activities  of 
the  National  Association  of  Piano  Merchants  is 
the  Better  Business  Bureau,  which  has  for  one 
of  its  principal  objects  the  checking  of  mislead- 
ing advertisers  in  the  music  field.  Under  re- 
cently completed  arrangements  the  Better  Busi- 
ness Bureau  has  come  under  the  control  of  the 
Music  Industries  Chamber  of  Commerce,  in 
which  membership  is  held  by  organizations  rep- 
resenting practically  every  branch  of  the  music 
industry.  C.  L.  Dennis,  of  Milwaukee,  has  been 
installed  as  secretary  of  the  Better  Business 
Bureau  and  has  reported  a  number  of  investiga- 
tions of  cases  wherein  misleading  advertising 
was  alleged. 

Several  of  the  cases  were  adjusted  without 
difficulty  by  calling  the  attention  of  the  alleged 
offenders  to  the  complaint.  One  recent  case 
occurred  in  Chicago  and  should  prove  of  in- 
terest to  the  talking  machine  trade.  It  was 
reported  as  follows: 

"Chicago. — Advertising  in  the  classified  col- 
umns of  various  newspapers  in  cities  throughout 
the  country,  reading  as  follows: 

"  'Phonograph — Rare  opportunity;  for  sale, 
my  $200  Victrola-size  phonograph  and  records; 
guaranteed  ten  years;  will  accept  $60;  used  only 
ten  weeks;  wonderful  bargain.  Will  ship  C.  O. 
D.,  allow  examination  and  trial  without  one  cent 
deposit.  If  found  unsatisfactory,  will  pay  freight 
both  ways.  Write  T.  Nordin,  3166  Ogden  ave- 
nue, Chicago,  I'll.' 

"This  and  similar  advertising  crops  out  fre- 
quently in  different  newspapers,  in  spite  of  ef- 
forts to  suppress  it.  Eternal  vigilance  on  the 
part  of  dealers  who  see  advertising  of  this  kind 
and  report  it  promptly  will  soon  make  it  un- 
profitable for  the  advertiser. 

"The  advertising,  with  the  word  'Victrola' 
eliminated,  appeared  in  a  Milwaukee  newspaper 
and  was  promptly  discontinued  upon  request 
of  this  bureau. 

"The  national  vigilance  committee  of  the  As- 
sociated Advertising  Clubs  reports  as  follows: 

"  'This  advertising  is,  of  course,  misleading, 
in  that  it  reads  as  though  it  were  an  offer  by  an 
individual  and  not  by  a  dealer.  The  use  of  the 
word  "Victrola"  is  also  misleading,  inasmuch 

as  he  has  been  selling  a  so-called    and 

also  a  phonograph  and  tried  to  create  the 

impression  that  it  is  a  Victrola-size  machine, 
whatever  that  is.  A  number  of  newspapers  are 
no  longer  carrying  this  advertising,  because  the 
man  has  been  shown  up  in  his  true  light  as  a 
dealer  who  is  making  a  business  of  selling  this 
brand  of  machines,  and  we  have  also  learned 
that  a  Chicago  advertising  agency  formerly 
handling  his  copy  is  no  longer  doing  so.  The 
advertising  that  this  man  does  is  not  only  mis- 
leading to  the  public,  but  it  is  unfair  competi- 
tion with  local  dealers.' 

"Dealers  all  over  the  country  are  urged  to 
look  out  for  this  class  of  advertising  in  their 
local  newspapers,  and  to  report  it  if  they  can 
prove  that  the  advertiser  is  making  a  business 
of  selling  instruments  under  the  misrepresenta- 
tion that  he  is  a  private  owner." 


The  Automatic  Record  Container  Co.,  Wil- 
mington, Del.,  was  incorporated  last  week  to 
make  phonographs  and  parts.    Capital  $50,000. 


AUDION 

COMPOSITION  DISC  DIAPHRAGMS 

Give  the  Finest  Tone.  Try  AUDION 
Sound    Boxes    and   Tone  Arms 

Made  by 


Billboards  Used  to  Exploit  Brunswick  Phono- 
graph in  Addition  to  Regular  Newspaper  and 
Magazine  Channels — A  Striking  Poster 


The  trade  and  public  generally  are  familiar 


PLAYS  ALL 
RECORDS* 


Striking  Brunswick  Poster,  Original  in  Color 

to  some  extent  with  the  elaborate  program  of  tire  effect  is  most  striking 
publicity  now  being  carried  out  by  the  Bruns-  compelling. 


wick-Balke-Collender  Co.  in  the  interests  of  the 
Brunswick  phonograph.  Daily  newspapers  and 
national  magazines  are  being  widely  used,  large 
spaces  taken,  and  special  attention  has  been 
given  to  the  holiday  demand.  In  addition  to 
newspaper  advertising,  the  company  has  also 
done  a  great  deal  of 
billboard  advertising 
and  has  been  using 
some  striking  posters, 
one  of  which  is  illus- 
trated herewith.  The 
poster  illustrated  is  of 
twenty-four-sheet  size 
and  is  particularly  ef- 
fective, showing  the 
god  of  war  under  the 
spell  of  music  issuing 
from  the  Brunswick 
phonograph.  The 
spirit  is  caught  in  the 
caption:  "Music  Hath 
Charms,"  and  the  en- 
as  it  is  attention- 


|      77  Reade  Street,  NEW  YORK 


Stewart  Single  Spring  Motor 

Rigid  cast  frame.  Simple  design.  Hobbed  gears.  Powerful  and 
silent.  Plays  one  12"  or  two  10"  records.  Furnished  with  side  or 
top  speed  regulator  control. 

We  are  furnishing  this  remarkable  Stewart  Motor  to  some 
of  the  large  phonograph  manufacturers.  It  will  pay  you  to 
get  our  prices. 

Our  large  plant,  equipped  with  special  ma- 
chinery for  economical  production  in  large 
quantities,  places  us  in  a  position  to  offer 
phonograph  manufacturers  parts  of  quality  at 
exceedingly  attractive  figures. 


It  will  pay  you  to  use 
Stewart  parts.  Our  facilities 
enable  us  to  handle  large 
orders  promptly.  Write  for 
detailed  information  and 
prices. 


Stewart 
Tone  Arm  and 
Universal 
Reproducer 
Plays  All 
Records 


STEWART  PHONOGRAPH  CORPORATION 

Manufacturers  of  Phonograph  Motors  and  Parts 

CHICAGO  327  Wells  Street  ILLINOIS 
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TALKING  MACHINE  VAUDEVILLE  ACT       20,000  ATTEND  FISCHER  OPENING 


Clever  Idea  in  Theatricals  Now  Being  Presented 
on  Keith  Circuit 


is  being  carried  by  the  shop,  while  the  sheet 
music  department  is  distinctly  up-to-date. 


The  talking  machine  has  again  made  its  ap- 
pearance in  vaudeville  in  a  way  that  should  not 
only  prove  good  advertising  for  the  talking 
machine  itself,  but  proves  the  fact  that  the  pub- 
lic is  quite  familiar  with  both  machine  and  rec- 
ords. Barto  &  Clark,  now  playing  on  the 
Keith  circuit,  have  the  novel  act  booked  as  "Co- 
lumbia and  Victor."  The  stage  is  set  to  repre- 
sent the  interior  of  a  modern  music  store,  with 
a  grand  piano  at  one  side,  an  upright  piano 
on  the  other,  and  a  Victrola  XVII  in  the  center. 
In  the  center  there  were  also  two  large  machines 
of  the  cabinet  type. 

When  the  curtain  goes  up  there  is  heard  a 
dialogue  between  the  two  big  machines.  One 
tells  how  it  has  been  in  half  a  dozen  homes, 
pulled  out  again,  owing  to  lapsed  payments  and 
other  causes.  The  other  machine  tells  of  sim- 
ilar experiences.  Then  the  doors  of  the  ma- 
chines open  and  from  one  steps  a  man  and 
from  the  other  a  woman.  The  man  has  a 
costume  made  up  largely  of  imitation  records, 
and  with  a  turntable  on  the  front  of  his  coat 
upon  which  a  record  is  placed,  while  the  ma- 
chine plays  the  real  music.  The  woman's  cos- 
tume features  the  musical  notes  suggestive  of 
the  Columbia  Co.'s  trade-mark.  The  Victrola 
furnishes  the  music  for  a  clever  dance.  Many 
of  the  old  jokes  and  some  new  ones  revolving 
around  talking  machines  are  used  to  provide  the 
comedy  for  the  act. 


RULINGS  ON  PARCEL  POST  TAX 

War  Tax  on  Packages  Requiring  Over  25  Cents 
Postage  Must  Be  Paid  in  Internal  Revenue 
Stamps  Canceled  by  the  Sender 


Washington,  D.  C,  December  10. — That  the 
war  tax  on.  parcel  post  mail  must  be  paid  in 
internal  revenue  stamps  canceled  by  sender  is 
the  ruling  made  in  a  notice  issued  to  postmas- 
ters by  the  Third  Assistant  Postmaster  General. 
The  notice  reads  as  follows: 

(a)  Postmasters  are  instructed  to  bring  to 
the  attention  of  their  patrons  the  provisions  of 
the  War  Revenue  Act  embodied  in  paragraphs 
7  and  8,  section  456,  Postal  Taws  and  Regula- 
tions, as  amended  by  order  No.  731,  October  27, 
1917,  appearing  on  page  33  of  the  November 
supplement  to  the  Postal  Guide  imposing  a  tax 
of  1  cent  for  each  postage  charge  of  25  cents  or 
fractional  part  of  25  cents  on  packages  of  fourth 
class  of  parcel  post  matter  on  which  the  postage 
amounts  to  not  less  than  25  cents  each.  The 
paragraphs  referred  to  read  as  follows: 

7.  Upon  every  parcel  or  package  transported 
from  one  point  in  the  United  States  to  another 
by  parcel  post  on  which  the  postage  amounts 
to  25  cents  or  more  there  shall  be  paid  a  tax 
of  1  cent  for  each  25  cents  or  fractional  part 
thereof  charged  for  such  transportation,  to  be 
paid  by  the  consignor.  No  such  parcel  or  pack- 
age shall  be  transported  until  a  stamp  or  stamps 
representing  the  tax  due  shall  have  been  affixed 
thereto.  (Act  of  October  3,  1917,  section  807, 
paragraph  14.) 

8.  The  tax  on  fourth  class  matter  referred  to 
in  the  preceding  paragraph  is  not  applicable  to 
parcels  on  which  the  postage  amounts  to  less 
than  25  cents.  On  a  parcel  subject  to  25  cents 
postage  the  tax  is  1  cent;  on  parcels  on  which 
the  postage  amounts  to  from  26  to  50  cents  the 
tax  is  2  cents  each  and  so  on.  Parcels  shall 
not  be  accepted  for  mailing  unless  both  the  re- 
quired postage  and  tax  are  fully  prepaid.  Spe- 
cial internal  revenue  stamps  shall  be  used  to 
pay  the  tax;  postage  stamps  are  not  valid  for 
this  purpose. 


ENLARGE  TALKER  DEPARTMENT 

The  Fowler,  Dick  &  Walker  Co.,  Binghamton, 
N.  Y.,  have  recently  made  several  enlargements 
in  their  talking  machine  department,  adding  sev- 
eral new  booths.  Both  Victor  and  Edison  lines 
are  handled. 


Much  Interest  Displayed  in  New  Quarters  of 
Fischer  Music  Shop,  Kalamazoo,  Mich. 


ADVERTISING  MATTER  FOR  XMAS 


Kalamazoo,  Mich.,  December  8— It  is  estimated 
that  nearly  20,000  people  visited  the  Fischer 
Music  Shop  Thanksgiving  Day  on  the  occasion 
of  the  formal  opening  in  its  new  location  on  the 
second  floor  of  the  First  National  Bank  Build- 
ing. Just  twenty-two  steps  from  the  main  hub  of 
the  city's  business  activity  is  one  of  the  most 
attractive  music  shops  to  be  found  in  this  section 
of  the  State.  With  wonderful  lighting  facilities 
alike  for  the  interior  and  the  windows,  attrac- 
tive furnishings,  and  every  facility  for  giving 
rapid  service  to  the  music  shopper,  the  shop  is 
thoroughly  cosmopolitan  throughout. 

Through  the  center  of  the  big  display  room 
are  five  separate  rooms,  each  attractively  dec- 
orated and  charmingly  furnished,  where  records 
may  be  heard  and  Victrolas  tried.  The  record 
department  is  at  the-  front  and  the  records  are 
easily  accessible,  and  filed  for  immediate  use. 
An  unusually  fine  line  of  stringed  instruments 


Rich  Assortment  Sent  Out  by  the  Victor  Co. 
for  the  Use  of  Its  Retailers 


The  Victor  Talking  Machine  Co.  recently  sent 
to  the  trade  its  usual  allotment  of  special  ad- 
vertising matter  to  stimulate  holiday  business. 
The  posters  and  hangers  are  prepared  in  a 
most  elaborate  manner,  rich  in  colors  and  gold, 
and  with  an  abundance  of  holly  and  mistletoe  to 
carry  out  the  suggestion  of  the  Christmas  spirit. 
The  matter  includes  a  large  hanger  listing  in 
large  type  over  sixty  specially  selected  records 
for  Christmas.  Then  there  is  a  big  window 
strip  in  gold  and  red  and  with  holly  ornaments 
bearing  the  slogan:  "Will  There  Be  a  Victrola 
in  Your  Home  This  Christmas?"  A  smaller 
folder,  also  elaborately  designed,  calls  atten- 
tion to  the  suitability  of  the  Victrola  Book  of 
the  Opera  as  a  Christmas  gift.  A  holly  wreath 
bearing  the  Victor  trade-mark  also  attracts. 


BANKRUPT  SALE 

of  the  Entire  Plant,  formerly  the 

FLEMISH  PHONOGRAPH  CO. 

CHAS.  SHONGOOD,  IT.  S.  Auctioneer,  will  sell 

in  single  lots,  to  highest  bidder,  on  November  20th  (10.30  A.  M.), 
at  the  Flemish  factory,  269 -37th  Street  (Bush  Terminal  Building 
No.  1),  Brooklyn, 

2,000  Complete  Phonographs 

(CABINET  SIZE) 

40,000  Records 

Also  Completely  Equipped  Plant  consisting  of 

MACHINERY 

6  Browne  &  Sharpe  00  Automatic  Screw  Machines 
2  Browne  &  Sharpe  0  Automatic  Screw  Machines 
6  New  Cleveland  Automatic  Screw  Machines 
4  Acmes — Spindle 

2  No.  1  Cincinnati  Universal  Milling  Machines 
Browne  &  Sharpe  Grinders  with  Magnetic  Chuck 

25  Drill  Presses— 1,  2  and  3  Spindle— High-Speed 

25  Power  Presses— No.  1  Bliss  Toggle  and  No.  4  V.  &  O.  (b.  g.) 

4,000  lbs.  of  Belting 

Pulleys,  Shafting  and  Hangers 
25  Motors,  5  to  25  h.p.  (G.  E.  make) 
10  Quick  Change  Lathes  (American  and  Seneca  Falls) 

Precision  Lathes — Sloan  &  Chase — Stark 
12  Standard  Automatic  Gear  Cutters  (new) 
6  No.  1  and  No.  2  Pratt  &  Whitney  Screw  Machines 
25  Toledo  Computing  and  other  Scales 

And  Thousands  of  other  tools  too  numerous  to  mention,  such  as  Reamers, 
Drills,  Grinders,  Files,  etc. 

DIES 

Two  complete  sets  for  manufacturing  Motors,  including  patent  rights. 
Parts  to  assemble  100,000  1  and  2  Spring  Motors 

PLATING  and  BUFFING  ROOM 

4,000  lbs.  Nickel  and  Copper  Anods,  Plating  Barrels,  Tumbling  Barrels,  Buffs, 
Polishing  Heads,  Exhaust  Blowers,  Chemicals,  etc. 

OFFICE  EQUIPMENT 

25  Oak  and  Mahogany  Desks  and  Chairs 

3  Int'l  Recording  Time  Clocks 
12  Underwood  Typewriters 

2  Moon-Hopkins  Automatic  Billing  Machines 

1  Model  "T"  16-inch  Elliott-Fisher  Billing  Machine 

1  dozen  Safes 

STOCK 

400,000  lbs.  of  Cold  Rolled  Steel  (flat  and  round) 
5,000  lbs.  of  Brass  Rods 

10-ton  Wrapping  and  Tissue  Paper 
250,000  gross  of  Wooden  Machine  Screws  (in  original  packages) 

50,000  Turntables  (7-8-10-12  in.) 
Thousands  of  gross  of  various  other  hardware,  such  as  Hinges,  Handles,  Tone- 
Arms,  Reproducers,  Stylus  Cups  and  Covers,  Winding  Crank  Escutcheons, 
Cover  Supports,  Regulators,  etc. 


Office  of  Auctioneer 


539  Broadway 
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VAN  VEEN  "BED-SET"  BOOTHS 


Increase  Your  Record  Sales 


Write  for  a  copy  of  our 
NEW  CATALOG 

Van  Veen  "Bed-Set"  Sectional  Booths  can 
be  erected  as  easily  as  a  bed  (no  skilled 
labor  require^).  Booths  shipped  on  short 
notice  anywhere.  Room  sizes  any  multiple 
of  3  feet.  High  grade  finish,  will  match 
your  sample  if  desired.  Sound-proof  con- 
struction. We  design  and  build  complete 
interiors.  We  also  build  record  racks, 
which  are   described   in   our  new  catalog. 


Prepare  for  a  Machine  Shortage 
by  Developing  Record  Sales 


ARTHUR  L.  VAN  VEEN  &  CO., 


Demonstration  Booths  Mean 
Additional    Record  Business 


If  a  special  feature  is  desired,  different 
from  regular  catalog  design,  we  will  build 
it  to  suit.  Illustration  shows  special  de- 
sign of  front  for  booth  of  Norman  W. 
Herrington,  Brooklyn,  N.  Y. 


Van  Veen  Booths  Will  Pay  for 
Themselves  by  Increasing 
Your  Record  Sales 


Telephone 
Greeley  4749 


Marbridge  Bldg.,  47  West  34th  St.,  New  York 


EVOLUTION  OFTHE  SOUND  BOX 

Some  Interesting  Remarks  in  This  Connection 
by  G.  L.  Thompson,  of  N.  J.  Reproducer  Co. 


The  "Invincible"  sound  box,  manufactured 
and  marketed  by  the  N.  J.  Reproducer  Co., 
Newark,  N.  J.,  is  achieving  signal  success,  and 
H.  Pocoroba,  who  recently  made  a  trip  through 
New  York  State,  reports  the  closing  of  several 
important  deals.  This  sound  box  was  invented 
by  George  L.  Thompson,  who  has  made  a  study 
of  tone  for  many  years. 

Referring  to  his  experiments,  which  resulted 
in  the  production  of  the  "Invincible"  sound  box, 
Mr.  Thompson  said:  "In  1898  I  was  a  member 
of  the  U.  S.  Signal  Corps  in  Cuba  during  the 
Spanish-American  War,  and  among  my  posses- 
sions was  a  talking  machine.  During  one  of 
our  hurried  trips  the  diaphragm's  reproducer 
was  crushed,  and  it  was  necessary  to  experiment 
with  any  available  substitute  in  order  to  put  the 
machine  in  working  order. 

"In  1899,  when  we  were  quarantined  at  Egg- 
mount  Key,  Fla.,  I  had  an  opportunity  to  dis- 
cover the  base  of  the  diaphragm  composition, 
and  from  that  time  until  the  present  day  I  have 
been  developing  both  diaphragms  and  stylus 
bar  mountings.  I  found  through  these  experi- 
ments that  it  is  necessary,  in  order  to  produce 
full,  clear,  round  tone,  to  use  a  stylus  bar  semi- 
rigidly  held  in  place.  This  eliminates  the  pos- 
sibility of  too  free  an  action  in  transmitting  the 
tone  vibration  or  uneven  undulations  of  the 
record  to  the  center  of  the  diaphragm.  We  have 
followed  this  principle  in  our  new  sound  box. 

"Our  sound  box  is  merely  a  plate  back  with 
a  funnel-like  aperture  in  the  center,  two  rubber 
gaskets,  and  a  ring  for  the  front  frame.  In 
this  ring  we  have  mounted  two  cone-shaped 
pins,  and  under  the  base  of  the  stylus  bar  we 
have  two  spots  countersunk  to  fit  the  head  of 
the  cone-shaped  pins.  This  is  all  held  in  place 
by  a  coil  spring  set  in  a  socket  in  the  face  of 
the  stylus  bar,  and  all  held  in  place  by  a  single 
screw.  The  adjustment  of  the  tone  can  all  be 
regulated  by  the  amount  of  pressure  exerted  by 
the  screw  on  the  stylus  bar. 

"We  have  also  found  with  this  type  of  mount- 
ing that  we  can  get  good  results  from  any  dia- 
phragm; in  fact,  we  have  used  all  known  makes 
of  diaphragms  from  gold  to  silk,  with  pleasing 
results.  We  have  been  able  to  make  sound 
boxes  with  diaphragms  of  three  to  five  inches 
in  diameter,  and  obtain  a  good  quality  of  tone." 

In  addition  to  Messrs.  Thompson  and  Poco- 
roba, the  staff  of  the  N.  J.  Reproducer  Co.  in- 
cludes A.  Luciano,  who  has  been  granted  a 
number  of  patents  on  talking  machines  and 
talking  machine  parts. 


REMOVE  TO  NEW  QUARTERS 

The  Recotone  Co.,  Inc.,  have  removed  from 
2136  Seventh  avenue,  New  York,  to  new  and 
larger  quarters  at  328  West  125th  street.  They 
are  Columbia  dealers  and  carry  a  complete  stock 
of  machines  and  records. 


GEO.  W.  HOPKINS  ACTS  AS  HOST 

Entertains  His  Executive  Associates  and  Heads 
of  Departments  at  Formal  Dinner 


BECOMES  ADVERTISING  MANAGER 

J.  H.  McShane  Takes  Charge  of  Publicity  De- 
partment of  Pathe  Freres  Phonograph  Co. 


Geo.  W.  Hopkins,  general  sales  manager  of 
the  Columbia  Graphonola  Co.,  New  York,  was 
the  host  at  an  informal  dinner  given  to  his 
executive  associates  in  the  Woolworth  Build- 
ing, and  to  the  heads  of  the  departments  allied 
with  the  sales  and  advertising  divisions.  This 
dinner,  which  was  given  at  the  Old  Colony 
Club  last  week,  was  thoroughly  enjoyed  and 
was  marked  by  a  spirit  of  informality  and  good 
cheer  that  reflected  the  enthusiasm  and  har- 
mony which  exists  among  all  divisions  of  the 
Columbia  forces. 

Mr.  Hopkins  presided  as  toastmaster,  and  in 
one  of  his  usual  forceful  addresses  gave  his  ! 
associates  an  idea  of  the  aims  and  plans  of  the 
sales  department  for  the  coming  year.  In  order 
that  everybody  might  participate  in  the  eve- 
ning's "work,"  Mr.  Hopkins  announced  that 
every  man  present  would  be  called  upon  for  a 
speech,  and  some  of  the  diners  surprised  them- 
selves by  making  addresses  which  were  enthu- 
siastically received  by  their  co-workers. 

Among  those  present  at  the  dinner  as  Mr. 
Hopkins'  guests  were  the  following:  H.  L. 
Willson,  vice-president  and  general  manager  of 
the  Columbia  Co.;  Frank  K.  Pennington,  assist- 
ant general  sales  manager;  E.  F.  Sause,  export 
manager;  Ralph  W.  Knox,  advertising  manager; 
Frank  Dorian,  Dictaphone  manager;  N.  F.  Mil- 
nor,  Dictaphone  sales  manager;  F.  E.  Goodwin, 
educational  department  manager;  Anton  Heindl, 
international  record  department  manager;  A.  R. 
Harris,  sales  promotion  department;  Theodore 
Bauer,  operatic  and  concert  manager;  H.  L. 
Tuers,  dealers'  service  department  manager;  W. 
H.  Gould  and  W.  A.  Willson,  educational  de- 
partment; L.  E.  Rosenfield,  sales  manager,  in- 
ternational record  department;  L.  L.  Leverich; 
Paull  Haydn,  W.  T.  Harden  and  O.  F.  Benz, 
of  the  advertising  department. 

am 


The  Pathe  Freres  Phonograph  Co.,  Brooklyn, 
N.  Y.,  has  appointed  J.  H.  McShane,  advertising 
manager  of  the  company.  Mr.  McShane  suc- 
ceeds H.  A.  Harris,  who  resigned  from  this 
position  a  fortnight  since.  Before  joining  the 
Pathe  Freres  Phonograph  Co.  Mr.  McShane 
was  associated  with  the  Columbia  Graphophone 
Co.,  and  his  advertising  and'  sales  experience 
also  includes  successful  work  with  several 
prominent  industrial  concerns.  He  has  spe- 
cialized in  advertising  and  sales,  and  his  thor- 
ough knowledge  of  the  basic  principles  of  suc- 
cessful advertising  well  equips  him  to  achieve 
success  in  his  present  position. 


EMPIRE  ADVERTISING  SLIDES 

Prominent  Chicago  Concern  Supplying  Effec- 
tive Sales  Slides  to  Its  Dealers 


Chicago,  III.,  December  8. — The  Empire  Talk- 
ing Machine  Co.  are  issuing  attractive  new 
advertising  slides  for  use  in  motion  picture 
theatres  which  are  being  supplied  the  dealers 
in  the  Empire  line  of  talking  machines.  The 
Empire  Girl  has  made  such  a  hit  that  she  has 
become  an  important  part  of  the  Empire  ad- 
vertising matter.  The  slides  are  attractively 
finished  in  colors  and  make  a  strong  appeal. 

The  Empire  line  is  doing  an  exceptionally 
thriving  business  these  days,  and  according  to 
President  Steinmetz  many  homes  are  to  be 
made  happy  with  them  at  Christmas  time. 

A  new  list  of  records  of  unusual  excellence  is 
added  to  the  Empire  library  in  the  new  month's 
list,  which  is  given  in  another  part  of  this  pub- 
lication. The  Empire  record  sales  are  increas- 
ing by  leaps  and  bounds. 

James  A.  Coudret  is  to  be  lost  from  the  Em- 
pire organization.  This  week  Mr.  Coudret 
leaves  for  Columbus  barracks  at  Columbus,  O. 


(THE    PERFECTION    BALL    BEARING  Our  new  model  "PERFECTION" 

TONE  ARM  is  a  patented  mechanism.     The  RAM      RFARIWr     tamp  ADM 

ball  bearing  swivel  idea  is  our  origination  so    a  mV\    DCDDnnnrro     m  ,l 

therefore  all  manufacturers  of  ball  bearing  ^JHBBQHB  AND  REPRODUCER,  No.  4,  has 
tone  arms  are  cautioned  against  infringing  this     ^^Mki  '  proven  to  be  a  phenomenal  success  as 

Patent-)  iitninnHr-il      more  than  half  of  the  Edison  dealers  in 

the  country  and   many  who  sell  other 
makes  of  machines  as  well  are  promoting 
the  exclusive  sale  of  this  newly  improved 
accessory.    Almost  25,000  sets  are  now 
in  use  and  giving  excellent  satisfaction  to  the 
owners  of  Edison  Disc  machines.    For  playing 
lateral  cut  records  on  all  types  of  Edison  Disc 
machines  this  accessory  has  proven  to  be  un- 
equaled,   both   mechanically    and  scientifically. 
All  phonograph  dealers  should  carry  a  quantity 
in  stock.      It  helps  the  Edison  dealer  to  sell 
machines  and  when  shown  to  owners  of  Edison  Disc  machines  by  dealers  who 
handle  lateral  cut  records,  it  will  be  the  means  of  creating  a  new  demand  for 
steel  needle  records.    Prices  quoted  on  application. 

NEW  ENGLAND  TALKING  MACHINE  CO. 


B     16  BEACH  STREET 


BOSTON,  MASS. 
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WORLD'S  CLASSIFIED  ADVERTISING 

Any  member  of  the  trade  may  forward  to  this  office 
a  "Situation"  advertisement  intended  for  this  Depart- 
ment to  occupy  a  space  of  four  lines,  agate  measure, 
and  it  will  he  inserted  free.  Replies  will  also  be  for- 
warded without  cost.  Additional  space  will  be  at  the 
rate  of  25c.  per  line.  If  bold  faced  type  Is  desired  the 
cost  of  same  will  be  25c.  per  line. 

MANAGER  OF  VICTROLA  DEPART- 
MENT— Doing  one  hundred  thousand  dollars, 
desires  a  change  January  1  or  thereabouts.  The 
vicinity  of  New  York  City  preferred.  Age  27, 
salary  $3,000.  Further  particulars  by  letter. 
Address  "Box  479,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

ATTENTION— A  live,  experienced  talking 
machine  man  will  be  in  position  to  consider  an 
offer  around  the  first  of  the  year.  Has  had 
both  wholesale  and  retail  experience  and  is  fa- 
miliar with  all  phases  of  talking  machine  mer- 
chandising. He  has  represented  one  of  the 
largest  manufacturers  in  the  East  and  South, 
and  has  been  assistant  manager  and  manager  of 
large  retail  departments.  Has  good  position 
now  but  desires  something  bigger.  Age  27, 
college  graduate  and  is  married.  Would  con- 
sider proposition  as  jobber's  representative  or  as 
manager  of  large  retail  department.  For  full 
details  write  "F.  A.  R.,"  care  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

MANUFACTURING    OR    SALES  — Thor- 

oughly  experienced  talking  machine  man  is  open 
for  engagement  with  a  Greater  New  York  house. 
Thirteen  years'  practical  experience,  can  take 
charge  of  a  manufacturing  plant  or  handle  a 
sales  proposition.  Speaks  Spanish,  Portuguese 
and  Bohemian.  A  No.  1  references.  "Box  483," 
care  The  Talking  Machine  World,  373  Fourth 
Ave.,  New  York. 

POSITION  WANTED— Salesman  and  man- 
ager.  Thorough  knowledge  of  all  machines.  At 
present  managing  retail  store  in  New  York  City 
for  large  phonograph  corporation,  but  desires  to 
make  change.  Address  "Successful,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  N.  Y. 


KH8  (greetings 
Victor  jWercfmnts 


WE.  thank  our  friends  for  their  co-operation  and 
patronage  the  past  year,  and   trust  that  1918 
will  be  their  most  successful  one. 

^  It  is  our  policy  to  serve  our  clients  to  the  best  of  our 
ability,  and  accordingly,  during  this  period  of  excep- 
tional demand  for  Victor  merchandise,  we  are  concen- 
trating our  efforts  on  rendering  service  to  those  Victor 
retailers  already  numbered  among  our  clientele. 

^  We  sincerely  hope  to  be  in  a  position  later  to  handle 
the  requirements  of  additional  clients. 


G.  T.  Williams  Co..  Inc. 

Victor  Wholesale  Exclusively 

217  Duf field  Street  Brooklyn,  N.  Y. 


MANAGER — Experienced  talking  machine 
man  (all  lines),  desires  to  make  a  change.  Pref- 
erably New  York.  Personal  sales  last  year  over 
$23,000.  Will  state  reasons  for  making  change. 
Address  "Confidential,"  care  The  Talking  Ma- 
chine World,  373  Fourth  Ave.,  New  York. 

WANTED — A  small  plant  for  recording 
lateral  ten-inch  records  with  a  complete  outfit 
for  manufacturing  records.  Address,  with  full 
details,  "Box  R.  M.,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

SITUATION — Mechanical  engineer  thoroughly  under- 
standing the  manufacturing  of  phonograph  parts,  complete 
machine  assembling  or  machine  work,  is  open  for  a  position 
as  superintendent  or  production  manager.  Highest  cre- 
dentials as  to  ability.  Address  "Box  473,"  care  The  Talk- 
ing Machine  World,  373  Fourth  Ave.,  New  York. 

ENERGETIC — Young  man  with  clerical,  order  and 
executive  experience,  familiar  with  the  phonograph  record 
line,  desires  position  in  any  part  of  the  country.  Address 
Philip  Greenberg,  2325  East  Sixty-third  St.,  Cleveland, 
Ohio. 

WANTED — Capable,  experienced,  reliable  person  to  take 
charge  of  disc  manufacturing  department.  Address  "Box 
480,  care  The  Talking  Machine  World,  373  Fourth  Ave., 
New  York. 

WANTED — An  experienced  salesman  for  outside  work 
on  Edison  phonographs  and  records.  Position  of  manager 
is  open  for  the  right  party.  Please  give  references  and 
state  salary  required.  Address  "Box  481,"  care  The  Talk- 
ing Machine  World,  373  Fourth  Ave.,  New  York. 

SITUATION  WANTED— Experienced  Edison  manager 
and  salesman  open  to  offer  January  10.  Hold  similar  posi- 
tion now.  Broader  field  wanted.  Address  "Box  482."  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

SITUATION  WANTED— After  first  of  year  by  ex- 
perienced Grafonola  salesman.  Texas  or  California  terri- 
tory. Warrant  department  will  positively  get  results.  Ad- 
dress H.  Burdge,  4207  Oak,  Kansas  City,  Mo. 

POSITION  WANTED^By  two  experts  in  manufacture 
of  disc  records.  Thoroughly  familiar  with  latest  and  best 
method  of"  recording,  electrotyping,  pressing  and  equip- 
ments. Address  "Box  378,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

WANTED — First-class  finishing-room  foreman  for  high- 
grade  cabinet  work;  also  several  cabinetmakers.  Address 
"Cabinetmaker,"  care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York. 

POSITION  WANTED— Experienced  talking  machine  re- 
pair man  desires  position.  Chicago  preferred.  Address 
"N.  O.  2,"  care  The  Talking  Machine  World,  209  South 
State  St.,  Chicago,  111. 

WANTED — By  an  established  New  York  manufacturer, 
an  experienced  salesman  to  visit  the  dealers.  Excellent 
proposition  for  the  right  man  and  a  side-line  arrangement 
will  also  be  considered.  Address  "Opportunity,"  care  The 
Talking  Machine  World,  373  Fourth  Ave.,  New  York. 


FOR  SALE 

Large  and  beautiful  equipped  Edison  shop. 
Write  for  particulars  to  "H,"  care  The 
Talking  Machine  World,  373  Fourth  Ave., 
New  York. 


FOR  SALE 

Four-minute  indestructible'  records,  all 
new  clean  stock  10  cents  each  in  100  lots. 
Denninger  Cycle  Co.,  Rochester,  N.  Y. 


FOR  SALE 


A  phonograph  and  photograph  business  doing  over 
$30,000  per  annum.  Will  sell  at  once.  Reasons — 
Account  of  other  business.  Location  in  New  Jersey, 
45  minutes  from  Broadway.  Address  R.  U.  Wide- 
awake, care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York. 


STEEL  NEEDLES 

They  are  scarce  as  sugar,  but  we  have 
th  em  in  stock  and  sell  them  at  a  low  price 
by  the  thousand,  or  million.  10-inch  double 
face  Records,  $25  per  100;  12-inch,  $40. 

REPAIR  parts  for  all  talking  machines, 
including  MAIN  Springs,  governor  springs, 
rubber  backs,  needle  arms,  screws,  etc. 
Cabinets,  Motors,  Tone  Arms,  Sound  Boxes 
and  complete  machines. 

Fulton  Talking  Machine  Co. 

640  Broadway,  New  York 


WANTED — An  expert  talking  machine  assembler  by  a 
manufacturer  in  New  York  City.     Permanent  position  for 
a  man  who  thoroughly  understands  the  assembling  of  popu- 
lar priced  machines.    Address  "Expert,"  care  The  Talking 
•  Machine  World,  373  Fourth  Ave.,  New  York. 

WANTED — A  superintendent  for  a  talking"  machine 
plant  who  is  a  capable  executive  and  who  can  organize  an 
efficient  working  class.  We  want  a  progressive  and  thor- 
oughly efficient  man  who  can  take  complete  charge  of  the 
plan.t,  which  is  one  of  the  most  complete  in  the  country. 
Give  full  details  as  to  past  experience,  training,  etc.  All 
replies  held  strictly  confidential.  Address  "Box  476,"-  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York. 

WANTED — Experienced  talking  machine  salesmen  who 
are  familiar  with  the  wholesale  trade,  and  who  are  capable 
of  handling  a  first  class  line  of  machines  and  records. 
There  is  an  excellent  opportunity  for  the  right  men,  with 
unlimited  earning  possibilities.  Give  full  particulars  in 
first  letter.  This  is  a  proposition  that  will  place  the  right 
men  with  one  of  the  best  equipped  manufacturers  in  the 
trade.  Address  "Box  477."  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York. 

WANTED — By  a  New  York  distributor  an  assistant  re- 
pair man.  Salary  to  start  $14.  Address  "Repairs,"  Box 
478,  care  The  Talking  Machine  World,  373  Fourth  Aye., 
New.  York. 

SITUATION  WANTED— If  it  were  possible  to  secure  a 
sales  manager  who  has  sold  over  $21,080  worth  of  phono- 
graphs, personally,  in  one  year,  to  manage  your  depart- 
ment, would  you  consider  him?  Have  good  position  now. 
Will  explain  reasons  for  wanting  to  make  a  change.  Will 
furnish  signed  statement  of  business  done.  Strictly  con- 
fidential. Address  "Box  472,"  care  The  Talking  Machine 
World,  373  Fourth  Ave.,  New  York  City. 

SITUATION — Mechanical  engineer  thoroughly  under- 
standing the  manufacturing  of  phonograph  parts,  complete 
machine  assembling  or  machine  work,  is  open  for  a  position 
as  superintendent  or  production  manager.  Highest  creden- 
tials as  to  ability.  Address  "Box  473,"  care  The  Talking 
Machine  World,  373  Fourth  Ave.,  New  York  City.  

POSITION  WANTED— As  traveler.  Have  had  several 
years*  experience  with  Victor  line.  Highest  references. 
Address  Box  "474,"  care  Talking  Machine  World,  373 
Fourth  Ave.,  New  York  City. 

WANTED  RECORDS — 325-Salome' — Sousa's  Band,  and 
1218-Salome' — Kendle's  Band.  If  records  are  in  good  con- 
dition, state  price,  and  address  communication  to  Sigmund 
Klein.  Odeon  Bldg.,  St.  Louis.  Mo.  

POSITION  WANTED— By  all  around  repairman,  experi- 
enced in  all  kinds  of  motors.  Has  had  full  charge  of 
motor  and  assembling  department.  Address  "Box  475," 
care  The  Talking  Machine  World,  373  Fourth  Ave.,  New 
York  City.  

SALESMAN  AND  SALES  MANAGER  for  the  New 
Edison  in  Kansas  City  zone.  Applications  strictly  con- 
fidential. The  Phonograph  Co.,  1305  Walnut  St.,  Kansas 
City.  Mo.  

HIGH  CLASS  New  York  Fifth  Ave.  House  desires  an 
experienced  phonograph  man,  who  is  thoroughly  qualified 
to  take  full  charge  of  phonograph  department.  Write, 
giving  all  qualifications.  Communications  held  strictly 
confidential.  Address  "Box  465,"  care  The  Talking  Ma- 
chine  World,  373  Fourth  Ave.,  New  York.  

WANTED — Position  as  manager  of  talking  machine  de- 
partment. Have  had  best  of  connection  with  New  York 
City  dealers  for  the  past  ten  years  and  am  thoroughly 
competent.  Am  married  and  thirty-four  years  of  age. 
Address  "Box  467,"  care  The  Talking  Machine  World,  373 
Fourth  Ave.,  New  York.  

SITUATION — Mechanical  engineer  thoroughly  under- 
standing the  manufacturing  of  phonograph  parts,  complete 
machine  assembling  or  machine  work,  is  open  for  a  posi- 
tion as  superintendent  or  production  manager.  Highest 
credentials  as  to  ability.  Address  "Box  466,"  care  The 
Talking  Machine  World,  373  Fourth _Ave.,  New  York., 

SALESWOMAN— -Experienced  Pathe-Edison  and  other 
lines  as  department  head — desires  to  make  change — high 
reference.  Salary  $25  per  week.  Address  "Special,"  care 
The  Talking  Machine  World,  373  Fourth  Ave.,  New  York. 
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INVISIBLE  HINGES 

Preserve  Beauty 

In  many  beautifully  designed,  finely  finished  Talking  Machines,  Pianos,  Music  Cabinets,  Piano  Players,  and 
Benches,  the  elimination  of  the  unsightly  protruding  Hinge  is  essential  to  preserve  the  beauty  of  the  design. 


Design  and  Construction 

The  fine  cabinet  work  which  is  required  in  many  instances  to  preserve  the  disguise  of  the  instrument 
requires  that  the  hinges  be  as  inconspicuous  as  possible.    SOSS  Hinges  are  Invisible. 

Write  for  catalogue  "T" 

SOSS  MANUFACTURING  COMPANY 

BROOKLYN,  N.  Y. 

(SAN  FRANCISCO. ..  .164  Hansford  BIdg. 
1  DETROIT— 922  David  Whitney  Bldg. 
Canadian  Representatives — J.  E.  Beauchamp  &  Co.,  Montreal.  Can 


435  ATLANTIC  AVENUE 

LOS  ANGELES,  224  Central  Bldg.j- 


Branch  Offices 


T.  H.  FLETCHER  NOW  A  DIRECTOR 


General  Manager  of  Retail  and  Advertising  De- 
partments of  the  Aeolian  Co.  Elected  a  Mem- 
ber of  the  Aeolian  Board  of  Directors 


Thomas  H.  Fletcher,  general  manager  of  the 
retail  and  advertising  departments  of  the  Aeolian 
Co.,  New  York,  has  been  elected  a  member  of 


Thomas  H.  Fletcher 

the  company's  board  of  directors.  Mr.  Fletcher, 
who  is  one  of  the  best-known  members  of  the 
music  trade  industry,  has  been  congratulated  by 
his  many  friends  upon  this  announcement  and  all 
of  his  co-workers  and  associates  are  unanimous 
in  stating  that  he  well  deserves  this  honor. 

Thomas  H.  Fletcher  has  been  associated  with 
the  Aeolian  Co.  for  the  past  nine  years  and 
since  April  1,  1913  has  been  manager  of  the 
company's  retail  division  at  Aeolian  Hall,  New 
York.  When  he  first  arrived  in  New  York  the 
Aeolian  Co.'s  only  metropolitan  distributing- 
center  was  at  29  West  Forty-second  street,  but 
during  the  past  four  years  Aeolian  retail  stores 
have  been  established  in  Brooklyn,  Bronx  and 
recently  in  Newark.  All  of  this  expansion  has 
been  started  and  completed  under  Mr.  Fletcher's 
direction,  and  the  tremendous  success  achieved 
by  the  Aeolian  Co.'s  retail  division  in  recent 
years  may  be  attributed  in  a  considerable  meas- 
ure to  Mr.  Fletcher's  indefatigable  work  and  his 
through  knowledge  of  every  phase  of  the  retail 
piano  industry.  His  ready  grasp. of  the  most  in- 
tricate executive  and  sales  problems  has  won 
for  him  the  admiration  and  respect  of  the  entire 
piano  trade,  and  he  is  recognized  to-day  as  one 
of  the  foremost  factors  in  the  retail  field. 

About  a  year  ago  Mr.  Fletcher  assumed 
charge  of  the  Aeolian  Co.'s  advertising  depart- 
ment, in  addition  to  his  duties  as  manager  of 


the  retail  division,  and  under  his  supervision 
Aeolian  advertising  has  steadily  increased  in 
prestige  and  renown.  Aeolian  advertising  is 
recognized  in  musical,  commercial  and  adver- 
tising circles  as  embodying  all  that  is  desirable 
in  high-class  and  effective  publicity,  and  this 
year's  campaign  has  been  particularly  deserving 
of  praise. 

Mr.  Fletcher  has  won  from  the  very  start  of 
his  association  with  the  Aeolian  Co.  the  hearty 
co-operation  and  invaluable  assistance  of  every 
member  of  his  sales  staff.  He  has  built  up  one 
of  the  most  powerful  retail  selling  organiza- 
tions in. the  country,  every  member  of  which  is 
working  with  him  "shoulder  to  shoulder"  to 
achieve  new  sales  records  month  by  month. 


STARR  CO.  MAKING  AEROPLANE  PARTS 


Production  of  Such  Parts  for  the  Government 
Will  Represent  Large  Portion  of  Output  of 
Factory  During  1918 — Not  Expected  to  Inter- 
fere With  Musical  Instrument  Production 


VAN  VEEN  &  CO.'S  HANDY  SOUVENIR 


Booth  Manufacturers  Present  Friends  in  Trade 
with  Convenient  Desk  Blotter 


Arthur  L.  Van  Veen  &  Co.,  New  York,  manu- 
facturer of  Van  Veen  "Bed-set"  demonstration 
booths,  have  sent  out  to  their  many  friends  in 
the  trade  an  attractive  Christmas  reminder  in 
the  shape  of  a  brass  desk  blotter.  This  blotter 
contains  appropriate  wording,  together  with  a 
reproduction  of  one  of  the  popular  models  of 
Van  Veen  booths. 

During  the  past  few  weeks  this  company  has 
completed  a  number  of  important  installations, 
including  equipments  for  the  following  dealers: 
Kirsner  Bros.,  Atlantic  avenue,  Brooklyn,  N.  Y.; 
Otto  Dornyak.  Perth  Amboy,  N.  J.;  Winter- 
roth  &  Co.,  141  West  Forty-second  street.  New 
York. 


Richmond,  Ind.,  December  4. — The  Starr  Piano 
Co.,  of  this  city,  announce  that  they  have  closed 
contracts  for  the  manufacture  of  aeroplane  parts 
for  the  United  States  Government  in  connection 
with  the  big  Government  assembling  plant  at 
Dayton,  O.  The  work  of  production  has  al- 
ready started  and  will  represent  a  substantial 
portion  of  the  company's  business  during  1918. 
In  announcing  the  taking  of  a  new  contract  for 
aeroplane  parts  the  company  says: 

"We  do  not  anticipate  that  this  addition  of 
Government  work  will  affect  our  regular  phono- 
graph, piano  and  player-piano  trade,  owing  to 
the  fact  that  during  1916  we  largely  increased 
our  factory  and  had  just  occupied  same  the  lat- 
ter portion  of  that  year,  giving  us  substantial 
floor  space,  which  we  can  devote  to  this  de- 
partment without  interference  with  our  regular 
business. 

"The  work  for  the  Government  we  are  doing 
most  willingly.  We  are  very  much  in  favor 
of  the  Government  policies,  and  intend  to  co- 
operate to  our  utmost  ability  in  production  work; 
in  fact,  we  believe  that  material  aid  can  be  ex- 
tended by  the  musical  instrument  industry  in 
connection  with  the  aeroplane  program  of  the 
Government  and  that,  with  the  completion  of 
the  drawings  and  plans  which  have  recently 
been  approved,  many  factories  interested  will 
be  able  to  obtain  contracts,  if  they  so  desire." 


A.  Weiler  &  Co..  of  Greenville,  Greenwood  and  Clarksdale.  Miss.,  get  some  excellent  publicity  from  the  Jumbo 
Edison  delivery  truck  shown  herewith,  which  is  used  to  deliver  new  Edisons  and  records  in  their  territory.  The 
insert  shows  Millard  Weiler  and.  a  sample  of  real  mahogany  finish. 
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PERIOD  DESIGNS  A  FEATURE  OF  THE  COLUMBIA  SHOP 


Magnificent  Retail  Headquarters  of  the  Columbia 
House  Many  Exquisite  Grafonola  Models 


Graphophone  Co.  on  Fifth  Avenue,  New  York, 
Done  in  a  Very  Wide  Range  of  Periods 


When  the  Columbia  Graphophone  Co.,  sev- 
eral months  ago,  opened  its  magnificent  Colum- 
bia Shop  at  Fifth  avenue  and  Thirty-seventh 
street,  New  York,  in  the  heart  of  the  world's 
finest  shopping  district,  it  was  freely  predicted 
that  this  establishment  would  soon  become  one 
of  the  most  talked  about  retail  warerooms  in 
the  country.  This  prediction  has  been  more 
than  fulfilled,  for  the  new  Columbia  shop  has 


the  Columbia  Shop  and  inspected  the  complete 
line  of  period  designs  which  are  being  displayed 
there. 

When  the  Columbia  Co.  decided  to  introduce 
a  comprehensive  line  of  period  Grafonolas  it 
engaged  the  services  of  a  famous  firm  of  archi- 
tects, and  many  months  were  spent  in  the  prepa- 
ration of  sketches  and  drawings  before  the  final 
designs  were  approved  by  the  Columbia  execu- 


bethan,  Japanese,  as  well  as  others  of  interest. 

During  the  past  few  weeks  the  Columbia 
Shop  has  been  visited  by  a  number  of  famous 
artists  recording  for  the  Columbia  library.  These 
artists  have  been  astounded  at  the  wonderful 
decorations  and  furnishings  of  these  warerooms, 
and  in  order  to  perpetuate  their  visits  consented 
to  be  photographed  with  some  of  the  artistic 
period  Grafonolas  which  they  admire.  A  few 
of  these  photographs  are  shown  herewith,  and 
it  is  quite  likely  that  other  famous  Columbia 
artists  will  also  be  photographed  at  the  Colum- 
b:a~Shop  some  time  in  the  very  near  future. 


Miss  Alice  Nielsen,  Famous  Operatic 

not  only  been  the  subject  of  country-wide 
praise  and  comment,  but  its  fame  and  prestige 
have  reached  the  other  side  of  the  ocean.  In 
fact,  it  is  now  recognized  as  one  of  the  trade's 
institutions,  and  its  unique  position  is  being 
strengthened  day  by  day. 

Aside  from  the  many  other  features  which 
have  made  the  Columbia  Shop  distinctive  in 
rpta:1  r-iVripc;    t'^e  fact  that  in  these  warerooms 


Soprano 

tives.  As  a  result  of  this  careful  consideration 
to  detail,  Columbia  period  design  Grafonolas 
are  faithful  replicas  of  the  different  periods 
whose  characteristics  they  follow. 

There  are  twenty-two  models  in  the  complete 
line  of  period  Grafonolas,  ranging  in  retail  price 
from  $250  to  $2,100.  They  are  all  on  display 
in  the  new  Columbia  Shop,  and  each  one  has 
its  admirers.    Included  in  this  line  are  instru- 


Leon  Rothier,  Operatic  Basso 

The  advertising  used  by  the  Columbia  Co.  in 
behalf  of  the  Columbia  Shop  has  reflected  in 
every  detail  the  dignity  and  refinement  that 
characterizes  these  warerooms.  The  copy  has 
been  somewhat  unusual,  as  there  is  no  attempt 
at  a  direct  selling  talk.  Instead,  the  public  is 
invited  to  visit  the  Columbia  Shop  whenever 
convenient,  and  each  advertisement  directs  at- 
tention to  some  particular  model  in  the  Colum- 


TT 


0 


Miss  Margaret  Wilson,  Daughter  of  the  President 


were  displayed  for  the  first  time  the  Columbia 
Co.'s  complete  line  of  period  models  has  also 
been  an  important  factor  in  establishing  the 
fame  of  this  "Shop."  Columbia  art  Grafonolas 
have  been  enthusiastically  acclaimed  by  prom- 
inent musicians  and  architects  who  have"  visited 


ments  whose  characteristics  are  in  accord  with 
the  following  types  of  furniture  and  design: 
William  and  Mary,  Early  English,  Adam,  Italian 
Renaissance,  Early  Italian,  Gothic,  Charles  II 
or  Jacobean,  Queen  Anne,  Chinese  Chippendale, 
Fifteenth  Century  Gothic,  Louis  XVI,  Eliza- 


Mme.  Tamaki  Miura,  Operatic  Soprano;  Theodore  Kittay,  Tenor 


bia  Co.'s  line  of  period  Grafonolas.  That  this 
copy  has  been  successful  is  indicated  in  the 
many  sales  of  art  models  that  have  been  closed 
at  the  Columbia  Shop  during  the  past  few 
months,  and  by  the  fact  that  these  warerooms 
are  visited  daily  by  hundreds  of  prominent  mem- 
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bers  of  the  musical,  society'  and  industrial 
worlds. 

The  Columbia  Shop  is  under  the  management 
of  H.  E.  Speare,  one  of  the  most  successful  and 
pqpular  members  of  the  Eastern  retail  trade. 


portunity  to  stimulate  the  demand  for  these 
hundred  specially  selected  records. 

Enclosed  with  this  list  were  two  new  sub- 
lists  of  foreign  records,  which  are  issued  in  ad- 
dition to  the  foreign  records  presented  in  earlier 
supplements.  Pathe  dealers  report  a  fast  grow- 
ing demand  for  foreign  records,  and  these  new 
recordings    should    meet    with    a    ready  sale. 


ARTISTIC  EDISON  VOLUME 

It  Is  Entitled  "Composers  and  Artists  Whose 
Art  Is  Re-Created  by  Edison's  New  Art"  and 
Is  Beautifully  Produced  in  Every  Particular 


H.  K.  Speare 

Mr.  Speare  has  gathered  around  him  a  capable 
and  efficient  sales  force,  and  under  his  able 
direction  the  Columbia  Shop  is  achieving  an 
even  greater  measure  of  success  than  the  Colum- 
bia officials  anticipated.  Mr.  Speare's  pre- 
vious experience  with  several  prominent  talking 
machine  houses  eminently  qualifies  him  for  his 
present  post,  and  hismany  friends  in  the  trade 
are  greatly  pleased  to  learn  that  the  Columbia 
Shop  is  already  recognized  as  a  success  in 
every  sense  of  the  word. 


LIST  OF  100  SELECTED  RECORDS 

The  Pathe  Freres  Phonograph  Co.,  Brooklyn, 
N.  Y.,  has  just  sent  out  to  its  dealers  a  list  of 
100  selected  records  which  were  carefully  chosen 
from  the  general  Pathe  catalog  and  which  Pathe 
dealers  can  feature  to  excellent  advantage.  The 
company  states  that  it  has  made  arrangements 
to  carry  a  large  stock  of  these  records  so  that 
prompt  service  can  be  rendered  at  all  times,  and 
it  is  suggested  that  the  Pathe  dealers  and  their 
salesmen  avail  themselves  of  every  possible  op- 


A  volume  of  more  than  ordinary  interest  and 
attractiveness  has  just  been  issued  by  Thos.  A. 
Edison,  Inc.,  Orange,  N.  J.  It  is  entitled  "Com- 
posers and  Artists  Whose  Art  Is  Re-Created  by 
Edison's  New  Art,"  and  contains  portraits  and 
brief  biographies  of  Mr.  Edison's  favorite  com- 
posers and  of  the  great  artists  whose  re-created 
performances  can  be  heard  on  the  New  Edison. 
The  portraits  represent  the  highest  art  of  the 
engraver,  and  are  printed  on  heavy  coated  paper, 
giving  a  most  perfect  reproduction.  Some  180 
artists,  including  those  famous  in  the  operatic 
and  concert  field,  are  represented,  among  others 
such  well-known  personalities  as  Margaret 
Matzenauer,  Anna  Case,  Arthur  Middleton, 
Jacques  Urlus,  Emmy  Destinn,  Karl  Jorn, 
Marie  Rappold,  Giovanni  Martinelli,  Otto  Go- 
ritz,  Edoardo  Ferrari-Fontana,  Julia  Heinrich, 
Lucrezia  Bori,  Albert  Spalding,  Kathleen  How- 
ard, Marie  Sundelius,  Alessandro  Bonci,  Gio- 
vanni Zenatello,  Guido  Ciccolini,  Thomas  Chal- 
mers, Christine  Miller,  Carl  Flesch,  Helen  Stan- 
ley, Alice  Verlet,  Maria  Labia,  Betsy  Lane  Shep- 
herd, Eleonora  de  Cisneros,  Paul  Althouse, 
Yvonne  de  Treville,  Heinrich  Hensel,  Giuseppe 
Anselmi,  Marie  Delna,  Rosa  Olitzka,  Gladys 
Rice  and  Elizabeth  Spencer. 

The  volume  will  be  found  not  only  useful  to 
salesmen  in  bringing  to  the  attention  of  prospec- 
tive purchasers  the  large  number  of  noted  artists 
who  can  be  heard  through  the  medium  of  the 
New  Edison,  but  it  will  be  desired  by  Edison 
phonograph  users  who  will  be  anxious  to  have 
in  their  possession  such  an  imposing  list  of 
their  favorite  artists.  As  an  example  of  the 
"art  preservative"  this  volume  is  certainly  a  de- 
light and  congratulations  are  in  order  to  all  in- 
terested in  its  production. 


The  Fannan  Piano  Co.,  Marysville,  Kan.,  has 
established  a  branch  store  in  Frankfort,  under 
the  management  of  Geo.  Mason. 


Our  Duty! 


In  order  to  "do  our  bit"  in  the  present  crisis, 
we  have  placed  our  plant  in  The  Service,  and 
are  now  manufacturing  large  quantities  of 
mica  specialties  used  by  Uncle  Sam  in  the 
prosecution  of  The  War. 

The  production  of 

CRYSTAL  EDGE 

MICA  DIAPHRAGMS 

will  not  be  decreased  because  of  this  work.  On  the 
contrary,  we  have  quadrupled  the  capacity  of  our 
plant,  and  this  increase  in  facilities  has  enabled  us 
to  produce  these  high  grade  diaphragms  in  larger 
quantities  than  before. 

Let  us  figure  today  on  your  1918  requirements. 

PHONOGRAPH  APPLIANCE  CO. 

109-113  West  Broadway       -       -       -       New  York 
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There  are  records  that  are  sales  hits ;  and 
there  are  records  that  are  song  hits. 
Columbia  experts  have  the  happy  faculty 
of  picking  out  records  that  are  BOTH  kinds 
of  hits. 


Columbia  Graphophone  Co. 

Woolworth  Building,  New  York 


THE  AEOLIAN  CO.  ANNOUNCES  PERIOD  STYLE  VOCALIONS 

Sixteen  Various  Styles  Represented  in  New  Line  Now  Ready  for  Distribution — Created  in  Re- 
sponse to  Demand  for  Machines  Which  Harmonize  With  Interior  Furnishings 


The  Aeolian  Co.,  New  York,  announced  quite 
recently  the  addition  to  its  line  of  Aeolian-Vo- 
calion  phonographs  of  sixteen  period  style  Vo- 


illustrations  featured  in  this  advertising  being 
shown  herewith. 

In  the  text  of  its  newspaper  advertisements 


i'ng,"  commented  as  follows  upon  the  introduc- 
tion of  the  new  period  style  Vocalions:  "In 
selecting  furniture  for  even  the  moderate  home 
a  purchaser  is  now  enabled  to  secure"  a  har- 
mony of  effect  that  in  the  past  was  available 
only  to  the  wealthy.  The  Aeolian  Co.  has 
recognized  this  condition  and  has  taken  steps 
to  met  it.  The  superb  group  of  period  styled 
Vocalions  here  announced  is  its  response  to 
the  growing  popular  demand  for  phonographs 
of  reasonable  price  that  will  harmonize  with 
the  finest  modern  furniture. 

"Like  the  best  examples  of  furniture  to-day, 
these  period  Vocalions  have  their  origin  in  the 
rich  traditions  of  the  historic  past.  Further- 
more, they  are  thoroughly  adapted  to  the  prac- 
tical needs  of  the  present,  making  them  a  true 
product  of  this  age  as  well  as  beautiful  illus- 
trations of  the  art  of  the  cabinet  maker  of 
ages  past.  There  are  sixteen  of  these  period 
models,  with  motifs  ranging  from  Gothic  and 
Jacobean  through  Queen  Anne,  Chippendale 
and  others,  to  our  own  American  Duncan 
Phyfe." 

The  model  shown  in  the  illustration  is  desig- 
nated as  style  No.  1493,  Queen  Anne,  1702- 
1714,  and  its  technical  description  follows:  "In 
this  design,  the  Holland  influence,  a  factor  in 
Queen  Anne  furniture,  is  very  marked.  The 
curve  base,  whose  curve  is  continued  by  the 
characteristic  'cabriole'  leg,  gives  this  Voca- 
lion  a  grace  very  pleasing  to  those  who  ad- 
mire this  period.  The  finely  moulded  top,  the 
shaped  chamfering  of  the  corners  and  the  deco- 
rative grille,  all  contribute  to  the  harmony  of 
the  whole." 


A  SUCCESSFUL  WOMAN  DEALER 

Mrs.  M.  B.  Kaplan  Has  Built  Up  Excellent  Vic- 
tor Business  in  Jamaica — Miss  Grace  Galla- 
gher Proves  Energetic  Manager 


Central  Design  Used  in  Advertisement  Announcing  New  Aeolian-Vocalion  Period  Styles 

calions  at  popular  prices,  retailing  from  $215  the  Aeolian  Co.  called  attention  to  the  distinc- 
upwards.^  These  new  instruments  were  ad-  tive  qualities  of  the  Aeolian-Vocalion,  and,  un- 
vertised  in  the  Sunday  newspapers,  one  of  the     der  the  heading  "Harmony  in  Home  Furnish- 


MAGNET  DECALCOMANIE  NAMEPLATES  j 

rW)R  TALKING  MACHINE 

W THE  PHONOGRAPH©^ 

II   1240  HURON  ROAD  {hvxJnauhoeij  J 

Pamphlets  with^rac-simile  illus- 
trations^and  prices  mailed 
on  request. 

SMITH-SCHIFFLIN  CO. 

126  Liberty  Street            New  York  City 

A\      fHOHES- PH0SP£CT  S/40- CtHT.1406  11 

son,®  ES57 

One  of  the  most  successful  Victor  establish- 
ments on  Long  Island  is  the  store  owned  by 
Mrs.  M.  B:  Kaplan 
at  Jamaica.  This 
store  is  fitted  up 
very  attractively, 
and  through  the  use 
of  progressive  sales 
methods  and  con- 
sistent local  pub- 
licity, these  ware- 
rooms  have  become 
a  "Mecca"  for  music 
lovers  in  that  sec- 
tion of  Long  Island. 

Miss  Grace  Gal- 
lagher, the  manager 
of  this  store,  has  worked  indefatigably  to  de- 
velop the  sales  of  Victrolas  and  Victor  records, 
and  her  efforts  have  been  rewarded  in  the  shape 
of  increased  sales  totals  month  after  month. 
Miss  Gallagher  is  a  talented  musician,  and  her 
knowledge  of  music  has  assisted  her  materially 
In  her  chosen  work  of  supplying  those  musical- 
ly inclined  with  talking  machines  and  records 
of  the  highest  quality. 


Miss  Gallagher 


THE    TALKING    MACHINE  WORLD 


!  1  B 


WHERE  BROWN  CABINETS  ARE  MADE 


Extent  of  the  Great  Plant  of  the  Globe-Wer- 
nicke  Co.,  Which  Is  Located  at  Norwood, 
Gives  an  Idea  of  Efficiency  Production 


The  Globe-Wernicke  Co.,  Cincinnati,  O.,  man- 
ufacturer of  the  Brown  disc  record  cabinet  and 


Cabinet  Department,  Globe-Wernicke  Co. 

sectional  cabinets  for  disc  records,  occupies  a 
large  factory  at  Cincinnati,  O.,  which  is  gener- 
ally recognized  as  thoroughly  representative  of 
the  most  modern  ideas  of  manufacturing  effi- 
ciency. The  factory  is  located  at  Norwood,  and 
comprises  several  buildings,  each  one  of  which 
provides  the  employes  with  ideal  surroundings 
and  maximum  comfort  and  convenience. 

For  many  years  the  Globe-Wernicke  Co.  has 
been  the  leading  manufacturer  of  sectional 
bookcases  and  office 
files,  and  its  products 
are  in  use  the  world 
over.  The  factories 
reflect  the  success  of 
the  Globe-Wernicke 
line,  inasmuch  as  the 
mechanical  equipment 
represents  t  h  e  most 
modern  types  of  ma- 
chinery and  labor-sav- 
ing devices.  About  a 
year  ago  the  Globc- 
Wernicke  Co.  placed 
on  the  market  the 

Brown  disc  record  cabinet,  and  in  a  compara- 
tively short  while  this  cabinet  gained  recogni- 
tion from  the  dealers  as  a  quality  product  which 
could  be  offered  to  the  most  discriminating  pur- 
chasers with  confidence  in  the  service  it  would 
render.     This  cabinet  has  many  distinctive  fea- 


tures and  has  been  endorsed  by  the  leading  job- 
bers and  dealers  throughout  the  country. 

The  Brown  disc  record  cabinet  is  manufac- 
tured in  its  entirety  at  the  Globe-Wernicke  fac- 
tory and  particular  attention  is  paid  to  the  pro- 
duction of  a  cabinet  that  will  be  in  harmony  with 
the  prestige  and  success  of  the  several  Globe- 
Wernicke  products.  Slipshod  and  indifferent 
methods  are  unknown 
in  this  factory  and 
every  detail  is  given 
the  same  careful  con- 
sideration as  the  basis 
product  itself.  As  a 
result  of  this  manu- 
facturing efficiency 
the  Brown  disc  record 
cabinet  is  recognized 
as  a  product  of  un- 
usual merit,  and  is  a 
welcome  addition  to 
the  dealer's  stock. 

The  latest  styles  of 
Brown   disc  cabinets, 
some    of   which  are 
shown  in  the  Globe- 
Wernicke  advertise- 
ment elsewhere  in  The 
World,  are  designed  to  appeal  to  those  mem- 
bers of  the  trade  who  appreciate  absolute  merit 
of  construction  and  design  combined  with  gen- 
uine quality. 


BARTLETT  MUSIC  CO.  OPENING 

New  Store  of  Los  Angeles  Piano  House  Well 
Furnished  and  Decorated — Crowds  Attend 
Opening  Recently — Firm  Long  Established 


WHY  HE  IS  KNOWN  AS  SANTA  CLAUS 

Sergeant  Bernard  K.  Baruth,  of  Company  I, 
305th  Infantry,  stationed  at  Camp  Upton,  N.  Y., 
has  become  known   as  the  "Santa  Claus"  of 


Where  Box  Files  and  Cabinet  Parts  Are  Manufactured 

Capt.  King's  command.  Already  he  has  do- 
nated a  fine  new  piano  and  100  phonograph 
records  for  the  benefit  of  his  comrades,  and  the 
end  is  not  yet. 


Do  something — not  somebody. 


Los  Angeles,  Cal.,  November  30. — With  the 
rooms  charmingly  decorated  with  an  abundance 
of  chrysanthemums  and  roses,  the  new  store  of 
the  Bartlett  Music  Co.,  at  410  West  Seventh1 
street,  was  formally  opened  on  Tuesday  of  last 
week.  The  event  drew  a  steady  stream  of  well- 
wishing  friends  all  during  the  afternoon  and 
evening,  who  were  entertained  with  music  and 
presented  with  souvenirs. 

The  company's  new  location  is  in  the  heart 
of  the  city's  new  department  store  district,  and 
is  therefore  very  advantageous.*  It  comprises 
a  building  of  two  stories  and  basement,  as  well 
as  a  roomy  mezzanine,  with  a  frontage  of  twen- 
ty-five feet  and  a  depth  of  135  feet.  The 
ground  floor  space  is  devoted  to  the  business 
offices,  three  all-glass  talking  machine  rooms 
and  a  small  exhibit  of  pianos  and  players;  the 
mezzanine  is  given  over  to  the  music  roll  li- 
brary and  a  display  of  grand  pianos,  and  on  the 
second  floor  are  located  the  main  piano  and 
player  salesrooms,  while  the  basement  is  used 
for  second-hand  stock  and  for  storage  pur- 
poses. The  walls  throughout  are  tinted  a  light 
creamy-buff  shade,  with  a  stenciled  border 
scheme  of  dull  blue;  and  included  as  a  part  of 
the  artificial  lighting  system  is  a  rather  novel 
arrangement  of  wall  lights,  in  the  main  floor 
room,  that  displays  the  names  of  the  company's 
leading  agencies. 

The  entrance  to  the  store  is  especially  attrac- 
tive. It  is  flanked  overhead  by  two  large  oil 
paintings  by  Ledeboer,  the  well-known  Dutch 
artist,  both  of  which  represent  scenes  from  Wag- 
ner's "Parsifal" — one  entitled  "The  Dance  of  the 
Flower  Maidens"  and  the  other  "Entering  the 
Temple  of  the  Holy  Grail";  and  in  the  center 
of  the  entrance  is  an  island  showcase,  equipped 
with  a  turntable  operated  by  an  electric  motor, 
of  sufficient  size  to  enable  the  display  of  any- 
thing from  a  talking  machine  to  a  grand  piano 
Another  striking  feature  is  comprised  by  the 
three  main  floor  talking  machine  rooms,  which 
are  constructed  entirely  of  heavy  plate-glass, 
where  Columbia  Grafonolas  are  displayed. 

The  Bartlett  Music  Co.  was  established  about 
forty-three  years  ago,  making  it  one  of  the 
oldest  music  firms  in  southern  California.  Its 
previous  location  was  at  231-235  South  Broad- 
way, having  occupied  the  premises  there  for 
the  past  several  years;  and  on  its  new  quarters 
on  West  Seventh  street,  to  which  it  removed 
some  weeks  prior  to  the  formal  opening,  it  has 
signed  a  lease  for  a  period  of  ten  years. 


No.  100 

Our  factory  leader.  Simple 
m  losi.  ,ii  priis3  within 
reach  of  sill,  yet  artistic 
enough  fur  the  most  dis- 
criminating. 


No.  150 

Needle  receptacles  set  in  tan- 
dem in  sliding  disappearing 
receptacles.  Heavily  nickel 
plated  on  all  exposed  metal 
parts. 


No.  200 

Heavily  gold  plated  on  all  ex- 
posed   metal    parts.  Sound 
.  chamber    has   special  carved 

doors  opening  out  from  it. 

These  instruments  are  made  of  genuine  mahogany  of  exquisite  workmanship  and 
design,  and  compare  favorably  with  the  most  expensive  standard  machines  now 
upon  the  market.    They  are  unapproachable  in  their  priced  class  anywhere. 

The  prices  of  all  standard  makes  of  Phonographs  have  been  increased.  We  have 
determined  to  keep  ours  the  same  until  after  the  Holiday  Season.  Write  us  for  our 
agency  proposition  TO-DAY. 


JUST    TEAK    THIS  OFF 
Put  it  in  an  envelope  with  your  business  card  or 
letter  head  and  we  will  send  you  immediately 
free  of  charge  a  beautiful  illustrated  cata- 
log of  high-grade  cabinet  machines. 
MELOPHOUE  TALKING  MACHINE  CO.,  Inc. 
378  Eafayette  St.,  N.  Y. 
27  E.  Madison  St.,  Chicago 
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FACTORY  OF  THE  SONORA  PHONOGRAPH  CORPORATION  IN  SWITZERLAND 


In  This  Large  Factory  Hundreds  of  the  Most  Expert  Workmen,  Many  of  Them  With  Generations  of  Experience  in  the  Construction  of  Musical 

Instruments,  Make  Sonora  Motors  and  Sound  Boxes 


QUADRUPLE  FACTORY  FACILITIES 

Phonograph  Appliance  Co.,  Although  Working 
on  Government  Orders,  Also  Increases  Out- 
put of  "Crystal  Edge"  Mica  Diaphragms 


During  the  past  few  months  the  Phonograph 
Appliance  Co.,  New  York,  manufacturer  of 
"Crystal  Edge"  mica  diaphragms,  has  quadrup- 
led its  factory  facilities.  J.  L.  Frazee,  head  of 
this  well-known  concern,  decided  some  time  ago 
that  it  was  the  duty  of  every  concern  to  assist 
the  Government  in  the  conduct  of  the  present 
war  if  possible,  and  to  that  end  offered  his  fac- 
tory to  the  Government  for  the  manufacture  of 
any  mica  specialties  that  were  needed  at  the 
present  time.  This  offer  was  accepted,  and 
large  orders  were  received  for  high-grade  mica 
specialties  for  which  the  company's  factory 
was  particularly  fitted. 

With  this  increase  of  facilities  Mr.  Frazee 
found  that  it  was  also  possible  to  add  to  the 
capacity  of  the  "Crystal  Edge"  mica  diaphragm 
department,  and  just  now  his  company  is  turn- 
ing out  a  larger  number  of  these  diaphragms 
than  ever  before.  The  extra  facilities  that  were 
needed  for  the  Government  work  are  also  being 
utilized  for  the  diaphragms  business  and  new 


contracts  with  talking  machine  manufacturers 
are  being  signed  for  1918,  -with  the  understand- 
ing that  the  company  will  be  in  a  position  to 
give  unusual  service  to  its  talking  machine  cli- 
ents during  the  coming  year. 

J.  L.  Frazee,  Jr.,  is  making  his  headquarters 
at  the  company's  mines,  being  in  charge  of  the 
production  of  mica  at  these  mines.  The  Phono- 
graph Appliance  Co.  has  just  opened  up  three 
new  mica  -mines,  and  is  now  taking  the  output 
of  eighteen  to  twenty  mines  in  other  districts  in 
addition  to  handling  large  shipments  of  imported 
mica.  Mr.  Frazee,  Jr.,  is  achieving  signal  suc- 
cess at  the  mines  and  will  probably  visit  New 
York  in  the  very  near  future. 


they  are  all  well  pleased  with  the  service  it 
has  rendered.  We  are  making  plans  to  handle 
a  very  active  trade  in  1918,  and  judging  from 
present  indications  the  coming  year  will  be  a 
successful  one  for  all  factors  of  the  talking  ma- 
chine industry." 


INCREASED  DEMAND  FOR  LUBRICANT 

Ilsley-Doubleday  &  Co.  Report  Growing  Use  of 
Their  Product  by  Talking  Machine  Trade 

"The  demand  for  Ilsley's  Graphite  Phonograph 
Spring  Lubricant  is  increasing  steadily,"  said 
P.  Kerler,  of  Ilsley,  Doubleday  &  Co.,  New 
York,  manufacturers  of  this  product.  "At  the 
present  time  this  lubricant  is  being  used  by 
practically  every  talking  machine  manufacturer 
of  any  importance  throughout  the  country,  and 


Main-Springs 

Governor  Springs 

Thumb  Screws  for 
stylus  bars 

Steel  Needles 

Mica  Diaphragms 

in  any  size,  our  specialty 

FAVORITE  PHONOGRAPH 
ACCESSORY  CO. 


1491  De  Kalb  Ave. 


Brooklyn,  N.  Y. 


READY  REFERENCE  OF  GENERAL  SUPPLIES 


DEALERS 

Send  for  our  "Trial  Proposition"  on  the 
Regina  Hexaphone — the  latest  and  best  pay- 
ing popular  priced  coin-operated  instrument 
for  use  in  public  places. 


211  Marbridge  Bldg.,  34th  SI.  and  Broadway,  New  York  City 

Manufacturers  of  Regina  Music  Boxes;  Reginaphones; 
Coin-operated  Mandolin  Orchestrions;  Vacuum 
Cleaners  and  other  specialties. 


NEEDLES 

WE  MANUFACTURE 

Diamond  needles  for  Edison 
Sapphire  needles  for  Edison 
Sapphire  needles  for  Pathe 

in  stock  ready  for  delivery 
MERMOD  &  CO.,  505  5th  Ave.,  N.  Y. 


Keep  Your  Record  StocK  with 


Costs  about  $2.00  for  250  records  for  50  years 
Send  for  20-page  catalog 

THE  SYRACUSE  WIRE  WORKS. 

SYRACUSE  NEW  YORK 
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2  GRESHAM  BUILDING,  BASINGHALL  STREET  E.  C,  LONDON,  W.  LIONEL  STURDY,  MANAGER. 


Despite  the  War  London  Is  Experiencing  Quite 
an  Active  Demand  for  All  Kinds  of  Instru- 
ments— Machine  Shortage  Still  Acute — Trade 
Spirit,  However,  Is  Admirable — Needle  Short- 
age Continues  to  Be  Most  Pronounced 


London,  England,  November  29. — The  proph- 
ecies of  a  demand  for  musical  instruments  of 
unexampled  proportion,  taking  into  considera- 
tion, of  course;  the  unusual  conditions  growing 
out  of  the  war,  and  the  somewhat  confused  eco- 
nomic situation,  are  apparently  well  founded. 
Although  the  holiday  spirit  in  England  is  nat- 
urally dampened,  somewhat,  for  these  will  be 
the  third  holidays  since  the  beginning  of  the 
great  war,  the  public  is  showing  its  fortitude  in 
its-  insistence  upon  retaining  enough,  of  that 
holiday  spirit  to  make  the  times  appear  normal 
to  some  degree  at  least  if  only  to  cheer  up  the 
lighting  men  home  on  furlough  from  the 
trenches. 

The  machine  shortage  still  exists  and  the  prob- 
lem of  the  manufacturers  in  securing  a  suf- 
ficiency of  supplies  just  to  keep  things  going  is 
steadily  becoming  more  serious.  Taking  into 
consideration  the  handicaps,  however,  the  out- 
put is  quite  remarkable,  and  there  are  machines 
sufficient  to  take  care  of  close  to  50  per  cent, 
of  dealers'  demands. 

Spirit  of  Trade  Keeps  Up 

The  spirit  in  the  trade  is  best  shown  perhaps 
in  the  amount  of  advertising  appearing  in  both 
magazines  and  newspapers.  Records  are  fea- 
tured for  the  most  part  in  the  advertising  in  a 
well-defined  effort  to  swing  the  demand  in  some 
measure  from  machines  to  records. 

The  real  problem  of  the  trade  at  the  present 


time  is  that  of  securing  steel  needles.  It  is 
practically  certain  that  no  steel  will  be  allotted 
to  the  industry  for  the  making  of  needles  with 
the  exception,  perhaps,  of  just  enough  to  pro- 
vide needles  for  the  use  of  the  soldiers  and 
sailors  and  for  the  Red  Cross  and  the  hospitals. 
Although  many  plans  have  been  advanced  for 
overcoming  the  needle  shortage  by  devising 
means  for  collecting  and  resharpening  the 
used  points,  there  has  been  nothing  definite 
done  towards  this  end,  and  it  is  generally  con- 
fessed that  the  collection  of  used  needles  in  it- 
self will  represent  a  problem  that  will  prove  dif- 
ficult to  solve.  Had  the  conservation  of  needles 
been  promulgated  a  year  or  more  ago  we  might 
have  seen  some  light  at  this  time. 

Needle  Situation  Still  Serious 
The  seriousness  of  the  needle  situation  is  par- 
ticularly well  indicated  by  the  experiences  of  a 
London  firm,  who  received  the  following  post- 
card from  a  customer  not  a  gramophone  dealer. 

The  exact  wording  was:    "On  the   :  

we  sent  you  four  needles  to  be  repaired,  but 
they  have  not  been  returned.  We  shall  be  glad 
if  you  will  let  us  have  these  at  the  earliest 
moment."  .A  serious  situation  indeed. 

There  have  been  placed  on  the  market  several 
devices  for  resharpening  .steel  needles  at  home. 
One  clever  device  is  attached  to  the  brake  of 
the  machine,  a  holder  is  provided  to  hold  the 
needle  against  the  small  grinding  wheel,  which 
is  revolved  by  the  turntable. 

The  New  Record  Lists 
The  new  record  lists  continue  to  hold  remark- 
able interest.     New  artists  are  announced  with 
great  regularity,  and  the  various  companies  vie 
with  each  other  to  fill  their  list  with  good  things. 


Of  course,  there  are  a  number  of  special  record- 
ings for  the  holiday  season,  but  they  have  not 
interfered  with  the  production  of  quantities  of 
records  of  the  usual  type. 

The  Banks  Take  a  Hand 

We  have  not  yet  attained  to  the  welcome 
policy  adopted  by  continental  banks  in  financing 
prospective  trade  ventures  on  an  interest  basis, 
but  recent  information  points  to  the  fact  that 
we  are  well  on  the  road  towards  that  desirable 
object.  Under  the  aegis  of  the  government 
there  has  recently  been  formed  a  big  banking 
institution  under  the  title  and  description  of 
the  British  Trade  Bank.  Its  object  is  to  assist 
in  the  development  of  oversea  commerce,  and 
its  capital  of  ten  million  pounds  may  be  accepted 
as  good  guarantee  of  its  ability  to  make  good 
in  that  direction.  A  government  committee  has 
been  considering  the  financial  facilities  for  post- 
war trade,  especially  relating  to  the  financing 
of  large  oversea  contracts.  The  bank  will  be 
in  close  touch  with  the  Commercial  Intelligence 
Department  of  the  Board  of  Trade,  and  if  the 
proposals  outlined  materialize,  and  there  is  no 
reason  to  think  they  will  not,  British  trade  after 
the  war  should  receive  a  great  fillip. 

Other  bank  news  refers  to  an  arrangement  be- 
tween the  London  and  South  Western  Bank, 
Ltd.,  and  the  Banca  Italiana  Disconto,  whereby 
these  banks  will  act  on  a  reciprocal  basis  for 
trade  development  between  the'  two  countries. 

[Editor's  Note — For  some  unexplained  rea- 
son the  usual  batch  of  news  matter  from  the 
London  office  of  The  World  failed  to  reach  New 
York  before  press  time,  with  the  exception  of 
the  usual  introductory  matter  to  our  London  let- 
ter which  is  presented  herewith.] 


'His  Master's  Voice' 

— the  trade-mark  that  is  recognized 
throughout  the  world   as  the 

HALL-MARK   OF  QUALITY 


Branches 


Agencies 


"His  Master's  Voice" 


Copyright 


This  intensely  human  pic- 
ture stands  for  all  that  is 
best  in  music 

— it  is  the  "  His  Master's  Voice  " 
trade-mark,  and  it  brings  to  you, 
no  matter  where  you  are,  the 
very  best  music  of  every  kind, 
sung  and  played  by  the  world's 
greatest  artists  —  the  greatest 
singers,  pianists,  violinists,  or- 
chestras and  bands — all  enshrined 
in  the  unequalled  "  His 
Master's  Voice  " 
records 


DENMARK:  Skandlnavlsk  Grammophon-Aktl- 
eselskab,  Frlhavnen,  Copenhagen. 

FRANCE:  Cie.  Francalse  da  Gramophone.  115 
Boulevard  Richard  Lenoir,  Place  de  la  Repub- 
lique,  Paris. 

SPAIN:    CompaBla  del  Gramrtfono,  56-58  Balmes, 

Barcelona. 

SWEDEN:  Skandlnavlska  Grammophon-Aktle- 
bolaget,  Drottnlng  Gatan  No.  47,  Stockholm. 

RUSSIA:  The  Gramophone  Co.,  Ltd.,  45,  Nevsky 
Prospect,  Petrograd  (Petersburg) ;  No.  1 
Solyanka,  Solyanol  Dvor,  Moscow;  9,  Golovlnsky 
Prospect,  Tlflls;  Nowy-Swlat  80,  Warsaw;  83, 
Alexandrowskaya  Dlltsa,  Riga ;  11  Mlchallovskaya 
Dlltsa,  Baku. 

INDIA:  The  Gramophone  Co.,  Ltd.,  130,  Bal- 
llagbatta    Road,   Calcutta;   7,    Bell   Lane,  Fort, 

Bombay. 


AUSTRALIA:  S.  Hoffnung  &  Co.,  Ltd.,  Sole 
Concessionaries  of  The  Gramophone  Company, 
Limited,  163,  Pitt  Street,  Sydney. 

NEW  ZEALAND:  Gramophonlnm,  Ltd.,  118-120 
Victoria  Street,  Wellington. 

SOUTH  AFRICA:  Darter  ft  Sons,  Post  Box  174, 
Capetown;  Mackay  Bros.,  Post  Box  251,  Johannes- 
burg; Mackay  Bros.  ft  McMabon,  Post  Box  410, 
Durban;  Ivan  H.  Haarburger,  Post  Box  105, 
Bloemfonteln ;  Franz  Moeller,  Post  Box  108,  Bast 
London;  B.  J.  Bwlns  ft  Co.,  Post  Box  88,  Queens- 
town;  Handel  House,  Klmberley;  Laurence  ft 
Cope,  Post  Box  132,  Buluwayo;  The  Argus  Co., 
Salisbury. 

EAST  AFRICA: 

Marques. 


Bayley    ft    Co.,  Lourenio 


Great  Britain  : 


HOLLAND:   American  Import  Co.,  22a.  Amsterd 

Veerkade,  The  Hague. 

ITALY:   A.  Bossl  ft  Co.,  Via  Oreflcl  2,  Milan. 

EGYPT  (Also  for  the  Soudan,  Greece  and  the 
Ottoman  Empire):    K.  Fr.  Togel,  Post  Box  414, 

Alexandria. 


The  Gramophone  Company.  Ltd. 


HAYES 


MIDDLESEX 


ENGLAND 
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THE    TALKING    MACHINE  WORLD 


EDISON  BELL 


CABLE 
"PHONOK1NO, 
LONDON" 


ARE  THE  GREATEST  VALUE  FOR  MONEY  PRODUCED  IN  GREAT  BRITAIN 

TEN  INCH  DOUBLE  SIDED  NEEDLE  CUT 

PLAY  ON  ALL  GRAMOPHONES 


Catalogue  contains  4000  Titles  by  the  Premier  Artistes,  Instrumentalists,  Orchestras  and  Bands 

of  the  British  Empire 


DEALERS  PREPARED  TO  DO  BUSINESS  ARE  INVITED  TO  COMMUNICATE  WITH 


Proprietors  and  Manufacturers,  J.  E.  HOUGH,  Ltd.,  62  Glengall  Road,  London,  S.  E.  15,  England 


NEW  MAIL  REGULATIONS 

Government   Soon  to  Issue   Rules  Governing 
Foreign  Communications 


Washington,  D.  C,  December  10. — Regula- 
tions to  govern  the  transmission  to  or  from  tht 
United  States  of  communications  not  in  the 
regular  course  of  the  mails  will  be  issued  shortly 
under  the  Trading  With  the  Enemy  Act. 

Ship  and  consignees'  mail  consisting  of  bills 
of  lading  and  similar  business  documents  prob- 
ably will  not  be  forbidden  when  destined  to 
neutral  countries,  and  considerable  latitude  will 
be  allowed  commercial  travelers  and  other  rep- 
resentatives of  business  concerns  to  carry  in  lug- 
gage letters  relating  strictly  to  their  business. 
Most  other  communications  will  be  forced  into 
mail  channels  to  be  subjected  to  censorship. 
Communications  to  enemy  or  ally  of  enemy 
countries  are  prohibited  except  by  license. 

The  customs  division  of  the  Treasury  will  have 
charge  of  the  administration  of  the  regulations. 


FAIRNESS  TO^LL  INDUSTRIES 

Is  the  Promise  Made  by  Messrs.  Lovett  and 
Garfield,  Who  Agree  to  Apply  no  War  Re- 
strictions Without  a  Full  Hearing 

Washington,  D.  C,  December  8. — Robert  S. 
Lovett,  Chairman  of  the  Priority  Board,  and 
H.  A.  Garfield,  the  Fuel  Administrator,  an- 
nounced to-day  that  they  would  endeavor  to 
place  every  safeguard  about  industry,  if  steps 
were  necessary  to  curtail  shipments  of  coal  to 
the  producers  of  non-essentials  and  to  restrict 
the  transportation  facilities. 

While  admitting  that  the  situation  needed 
close  scrutiny,  and  that  the  war-time  industries 
must  have  first  consideration,  the  officials  is- 
sued statements  which  were  intended  to  elimi- 
nate panicky  feeling.  Ex-Judge  Lovett  said  that 
no  action  would  be  taken  without  "reasonable 
notice  and  an  opportunity  to  be  heard."  Mr. 
Garfield  said  that  voluntary  curtailment  might 
make  more  drastic  action  unnecessary. 


The  situation  to-day  assumed  great  impor- 
tance in  the  official  deliberations,  and  while  no 
definite  policy  was  proclaimed  there  was  a  dis- 
tinct tendency  to  inform  the  many  industries 
and  the  financial  interests  involved  that  the 
Government  was  prepared  to  work  for  an  equi- 
table readjustment  of  conditions  to'  solve  the 
problems  faced. 


J.  Stead  &  Co.,  Ltd. 

Manor  Needle  Works 

SHEFFIELD,  ENGLAND 

MANUFACTURERS  OF 

Talking  Machine 

Main  Springs 

Best  Prices — Best  Quality 
Inquiries  Solicited 


I 


Established  in  the  Talking  Machine 
Business  1886 

Don't  Miss  This  Talk 

WE  can  save  you  about  50%  on  exports  of  Gramophones 
in  either  Horn,  Hornless  or  Trench  Types.    Also  in 
Motors,  Tone  Arms,  Sound  Boxes,  Needles,  etc.  Our 
factory's  capacity  (with  full  supply  of  metal)  is  500  motors  per  day. 

We  have  had  years  of  experience  in  the  invention  and  manufac- 
ture of  Talking  Machine  goods  and  can  guarantee  satisfaction. 

Write  right  now  for  catalogue  and  terms,  and  to  save  time 
mention  your  requirements. 


MARKS: 

Ajax" 

Magnophone  " 
Fibrolose,"  etc.,  etc. 


LOUIS  YOUNG  &  CO.  «d, 

54,  City  Road, 

London,  E.  C,  England 


Telephone 
Central,  1812 
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Soundboxes 

IF  you  are  after  a  genuine  offer  of 
soundboxes,  you'll  do  well  to 
communicate  with  us  immediately. 
We  have  tens  of  thousands  of  perfect 
soundboxes,  fitted  with  the  best 
quality  mica.  Confidently  recom- 
mended for  cheaper  machines,  ab- 
solutely reliable  and  give  excellent 
reproduction.  Price  to  clear 
$50  per  gross,  F.  O.  B.  London. 

Orders  for  less  than  gross  lots  not  accepted 


Wire  "Knotaslcr.e,  London". 

W.H.Reyn,lds  (1915)  Ltd. 

45,  City  Road,  London,  E.  C. 


Write  for  new  illustrated 
Complete  Catalogue 


INTERESTING  VISITOR  FROM  CHINA 


Lionel  Jupp,  of  the  S.  Moutrie  Co.,  Shanghai, 
Victor  Distributors,  Now  in  United  States 


A  most  interesting  trade  visitor  to  New  York 
recently  was  Lionel  Jupp,  of  the  S.  Moutrie  Co., 
Ltd.,  Shanghai,  China,  and  with  several  branch 
establishments  in  China,  India  and  the  Federated 
Malay  States.  In  addition  to  manufacturing 
pianos  and  organs  in  Shanghai  and  handling 
several  makes  of  American  and  English  pianos 
the  Moutrie  Co.  are  also  distributors  for  the 
Victor  Talking  Machine  Co.,  and  do  a  large 
business  in  that  line  in  the  Far  Fast.  Mr.  Jupp 
is  on  a  year's  vacation  in  the  States  and  has 
visited  many  of  the  more  prominent  cities  in 
this  country  since  leaving  China  last  May.  He 
is  a  most  entertaining  talker  and  full  of  inter- 
esting information  regarding  business  conditions 
in  China. 


OPEN  BRANCH  IN  FRANKLIN 


Bailey's  Music  House,  which  operates  a  num- 
ber of  stores  in  Vermont  and  New  Hampshire, 
has  opened  a  new  branch  in  Franklin,  N.  H. 


REX  GRAMOPHONE  CO. 

are  making  a  Specialty  oj 

EXPORT 

in 

Horn,  Hornless  &  Portable  Disc  Machines 

REX  GRAMOPHONE  CO.  2  Elizabeth  Place 
Rivington  Street,  LONDON,  E.C.  2 

Cable  Address  "Lyrecodisc,  London"  Enquiries  Solicited 


CO-OPERATIVE  ADS  RESULTFUL 

The  Series  of  Advertisements  Sponsored  by  the 
Milwaukee  Association  of  Music  Industries 
Proves  a  Tremendous  Success — Demonstrates 
Big  Possibilities  in  Thus  Line  for  Dealers  in 
Musical  Instruments  in  Other  Cities 


Milwaukee,  Wis.,  December  8. — On  Friday  of 
last  week  there  was  published  the  fourth  of  a 
series  of  full-page  advertisements  being  tea- 
turned  in  the  local  newspapers  by  the  Milwaukee 
Association  of  Music  Industries.  The  fourtn 
advertisement  was  especially  designed,  as  had 
been  the  previous  announcements,  and  was  de- 
voted particularly  to  the  question  of  music  at 
Christmas  time,  the  caption  reading:  "What 
Better  Christmas  Gift  Could  There  Be  Than 
This?  (.a  player-pianoj  or  This  (.a  talking  ma- 
chine)" and  tne  instruments  in  question  were 
separated  by  a  fully  trimmed  Christmas  tree  m 
the  center,  around  which  the  children  were 
giving  vent  to  their  joy  on  Christmas  morning. 

The  series  ot  page  advertisements  uemg  iu.i 
by  the  Association  has  attracted  a  large  amount 
ot  attention  not  only  in  MilwauKee  bat  m  otner 
cities  of  the  country  where  piano  men  are  con- 
sidering the  possibilities  or  niaugurat.ng  a  snn.- 
lar  campaign  locally.  luiiwauKee  is  iortu..aie 
in  having  in  its  association  every  leading  house 
dealing  in  pianos,  talking  machines  and  other 
musical  instruments  and  -  their  names,  together 
with  the  line  they  carry,  appear  ai  tne  bottom 
of  each  advertisement. 

In  each  advertisement  appears  the  olticial  in- 
signia of  the  Association,  which  is  also  useJ 
in  the  individual  advertising  of  its  members  ami 
also  appears  prominently  displayed  in  Liieir 
store,  the  idea  being  to  impress  the  publ.c  with 
the  fact  that  a  display  of  the  insignia  indicates 
an  established  merchant  and  a  guarantee  oi  i. Qu- 
est dealing. 

A  new  design  appears  at  the  top  of  each 
ad  and  the  entire  arrangement  is  also  changed 
about.  Those  whose  names  appear  at  tne  bot- 
tom of  the  advertisement  and  who  include  prac- 
tically every  big  house  of  standing  in  the  city 
are:  The  Badger  Shop,  Victrolas;  the  Boston 
Store,  pianos  and  Victrolas;  the  J.  B.  Bradford 
Piano  Co.,  pianos  and  Victrolas;  Geo.  H.  Eich- 
holz  Co.,  Victrolas  and  Edisons;  Espenhain's, 
Grafonolas;  Flanner-Hafsoos  Music  House, 
general  musical  goods;  Gether  Piano  Co.,  pianos 
and  talking  machines;  Gimbel  Bros.,  pianos  and 
Victrolas;  Joe  Goldman,  talking  machines;  Ed- 
mund Gram,  pianos  and  talking  machines;  Kes- 
selman-O'Driscoll  Co.,  Kreiter  Piano  Co.,  pi- 
anos and  talking  machines;  Milwaukee  Piano 
Mfg.  Co.,  pianos  and  talking  machines;  Noll 
Piano  Co.,  pianos  and  talking  machines:  Chas. 
J.  Orth,  pianos  and  Sonoras;  Chas.  H.  Schefft 
&  Sons,  Victrolas;  Schuster's,  pianos  and  Vic- 
trolas; Steussy-Schulz  Piano  Co.,  pianos  and 
talking  machines;  Smith  Piano  Co.,  pianos  and 
Grafonolas;  Waldheim  &  Co.,  pianos  and  Graf- 
onolas; C.  C.  Warner,  Victrolas;  Winter  Piano 
Co.,  pianos  and   Grafonolas;   Yahr   &  Lange, 


Sonoras;  Badger  Talking  Machine  Co.,  Vic- 
trolas, and  the  Wm.  A.  Kaun  Music  Co.,  music. 

Edmund  Gram,  president  of  the  National  As- 
sociation of  Piano  Merchants,  and  also  presi- 
dent of  the  Milwaukee  Association  of  Music 
Industries,  is  chiefly  responsible  for  the  carry- 
ing out  of^the  co-operative  advertising  idea, 
and  it  is  hoped  to  see  the  idea  adopted  in  many 
other  cities  of  the  country  with  the  aid  of  the 
National  Association  if  possible. 


IIULDAH  VOEVISCH  NEW  EDISON  STAR 


Talented  Young  Lady  Ranks  Equally  Well  as 
Violinist,  Pianist  or  Singer — At  Present  on 
Tone  Test  Tour  of  Country 


One  of  the  recent  additions  to  the  imposing 
list  of  artists  is  Huldah  Yoevisch,  who  is  at 
present  on  a  tone  test  tour  for  Thos.  A.  Edison, 


Huldah  Voevisch 

Inc.,  in  the  role  of  a  violinist,  although  she  is 
equally  well  known  as  a  pianist  and  singer.  Al- 
though thoroughly  trained  in  all  three  forms  of 
musical  expression.  Miss  Voevisch  has  steadily 
refused  to  specialize  in  any  at  the  sacrifice  of 
the  other  two. 

Miss  Voevisch  early  displayed  signs  of  mu- 
sical talent.  She  received  her  musical  education 
at  the  Leipzig  Conservatory  of  Music.  She 
studied  the  violin  with  Han  Sitt,  piano  with 
Emil  Liebling.  and  voice  with  Dr.  Ruebling 
and  Mrs.  Octave  Bracken.  Miss  Voevisch  has 
an  attractive  personality  and  is  strongly  de- 
voted to  outdoor  sports.  At  the  close  of  her 
present  season  she  has  arranged  to  make  a  num- 
ber of  records. 


OOUBlV 


GRAMOPHONE  RECORDS 


10  Inch  Double  Sided 

"  NEEDLE  CUT  " 

A  British  Firm  of  Repute 
Manufacturing 

HIGH  CLASS  PRODUCTS 


for  Overseas  Keen  Buyers 

— ^POINTS 


OFFERS  CLOSE  QUOTATIONS 

5,000  Lots  and  Up  to  CUSTOMER'S  SELECTION 

"OPENING  ORDERS"  for  sample  1000  "assorted"  "contain- 
ing" 75%  of  Bands  and  Instrumentals,  and  25%  of  latest  vocals, 
accepted  and  despatched  at  Bulk  Rates. 

CORRESPONDENCE  INVITED 


Repertoire,  nearly  2000  Titles. 

Hundreds  of  Superb  Bands  and  Orchestrals. 

Lightning  Shipments  under  Export  Licenses. 

Packing  by  Experts. 

Real  Rock  Quotations. 

F.  O.  B.  London  or  Port  of  Entry. 


Address 

SOUND  RECORDING  CO.,  Ltd.,  "Export  Dept." 
18-19  Swallow  Street,  Piccadilly 

LONDON.  ENGLAND  Cables  "GRAMMA VOX"  London 
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ADVERTISING  CAMPAIGN  FOR  MUSIC 

Philadelphia  North  American  Inaugurates  Novel 
Campaign  in  Its  Columns  for  the  Benefit  of 
the  Music  Trade  Generally — Results  Should 
Prove  Interesting  to  the  Trade  in  All  Sections 


What  is  probably  the  most  ambitious  effort 
yet  put  forth  by  a  daily  newspaper  to  arouse  a 
more  general  interest  in  music  and  the  things 
that  go  to  make  music  was  found  in  the  cam- 


A  Word  of  Timely 

Wisdom 
to  Music  Lovers 

\  J?IANO  itv  your  home  is  as  necessary  to  your  intel- 
lectua!  arid  spiritual  self  as  is  proper  food  for  the 
nourishment  of  your  body. 

The  acquisition  of  a  pian6,  a  player-piano  or  a  taking 
machine  is  often  the  difference  between  a  household  dis- 
rupted and  a  happy  home  circle. 

In  Philadelphia  today  there  are  many  thousands  of  fam- 
ilies in  which  a"  breach  has  been  made— brother,  son  or 
father  have  entered  the  military  service  of  their  country." 

We  have  the  word  of  the  greatest  thinkers  of  all  times 
that  there  Is  nothing  so  uplifting,  nothing  so  comfort- 
ing, nothing  so  soul-satisfying  in  all  the  world  as  good 
music. 

THE  NORTH  AMERICAN  this  morning  addresses  this 
word,earnestly  to  every  reader  of  its  columns  and  says 
to  you  that  now,  more  than  ev  er  before,  a  piano  or  a 
player-piano  is  essential  in  every  home  that  can  afford 
to  ownoone. 

This  is  not  a  time  to  let  the  "black  butterflies  of  gloom" 
-gather  undisturbed  in  your  mind. 

This  is  a  time,  above  all  others,  when  you  shouldseek  to' 
uplift  and  divert  your  mind  by  the  irresistible  influence 
of  music. 

In  the  words  of  the  song,  yo'i  will  find  every  member  of 
your  family  more  inclined  to  "Keep  the  Home  Fires 
Burning"  and  "Smile,  Smile.  Smile." 

THE  NORTH  AMERICAN 


Ad  Featured  by  Philadelphia  North  American 

paign  of  advertising  in  the  interest  of  music 
just  inaugurated  by  the  North  American  of  this 
city,  which  claims  the  distinction  of  being  the 
oldest  newspaper  in  America.  The  first  adver- 
tisement of  the  series  appeared  in  the  North 
American  on  last  Sunday  and  is  reproduced 
herewith.  The  reproduction  also  shows  the 
character  of  the  copy  used  and  the  thought  that 
it  is  planned  to  bring  before  the  public. 

E.  S.  Edmondson,  advertising  manager  of  the 


Exchange  what  you 
don't  want  for 
what  you  do 

If  you  have  anything  in  the  line  of  parts 
or  accessories  that  you  don't  want,  the 
Phonograph  Clearing  House  will 
sell  it  for  you. 

If  there's  any  part  you  want  and  don't 
know  where  to  get  it  the  Phono- 
graph Clearing  House  will  get  it 

for  you. 

Out  of  town  manufacturers  wanting 
metropolitan  representation,  write  at 
once. 

We   Sell  Everything 
in  Phono  Parts 

Phonograph  Clearing 
House,  Inc. 


51  East  42nd  Street 


NEW  YORK 


North  American,  states  that  frequently  during 
the  next  few  weeks  advertisements  of  a  like 
character  will  appear  in  tha-t  newspaper  and  it 
is  believed  that  they  will  produce  direct  benefits 
for  the  piano  and  talking  machine  dealers  in 
Philadelphia. 

In  explaining  the  details  of  the  campaign 
Mr.  Edmondson  said:  "It  seems  to  us  that  this 
is  a  time  when  some  effective  business-produc- 
ing measure  should  be  adopted  for  the  further- 
ance and  help  of  the  piano  and  talking  machine 
business  generally,  for  we  want  to  see  such  in- 
dustries kept  going  at  the  present  time  at  the 
height  of  activity." 

The  results  of  the  North  American  campaign 
will  be  watched  very  carefully  by  local  piano 
men  and  should  serve  to  interest  members  of 
the  trade,  as  well  as  newspaper  publishers  in 
other  cities,  with  a  view  to  carrying  out  the 
same  plan  if  the  results  warrant  it. 


LABORATORY  MODEL  IN  NEW  CASE 

Laboratory  Model  of  New  Edison  Now  Fur- 
nished in  Walnut  With  Case  Design  After  the 
William  and  Mary  Period  to  Meet  Demand 


In  response  to  a  persistent  demand  from 
dealers  and  the  public,  Thos.  A.  Edison,  Inc., 
have  recently  distributed  to  the  trade  the  official 
Laboratory  Model,  New  Edison,  in  a  new  wal- 
nut case  designed  after  the  period  of  William 


The  William  and  Mary  Laboratory  Model  Edison 

and  Mary.  The  mechanical  features  of  the 
Laboratory  Model  are  retained  in  the  new  model, 
simply  the  case  being  changed.  The  original 
Laboratory  Model  was  cased  in  Chippendale 
Style,  and  the  William  and  Mary  design  was 
chosen  to  make  an  appropriate  use  of  the  wal- 
nut. The  attractiveness  of  the  new  case  style 
is  indicated  by  the  illustration  herewith.  A 
folder  has  been  issued  describing  the  William 
and  Mary  Official  Laboratory  Model. 


The  Walker  Piano  Co.,  823  South  Hill  street, 
Los  Angeles,  Cal.,  have  taken  on  the  agency  for 
the  Pathephone. 


TALKING  MACHINE  DEALERS 


•READ  THIS- 


"The  ore  of  a  proper  oil  in  connection  with  Edison 
Phonographs  is  important.  We  have  thoroughly 
tested  NYOIL  and  find  that  it  is  suitable  for  use  on 
our  phonographs."       _  THOMAS  A.  EDISON,  Inc. 


IS  BEST 

FOR  ANY  TALKING  MACHINE 

Being  made  in  our  Watch  Oil 
Dep't,  the  same  care  given  in  re- 
fining as  in  our  "  Watch  Oil,"  as 
all  gums  and  impurities  are  ex- 
tracted, leaving  it  Colorless,  Odor- 
less and  Stainless. 

BEWARE  OF  SCENTED  OILS 

Machines  will  not  clog  if  oiled  with  NYOl  L, 
NYOIL  is  used  by  ibe  U.  S.  Gov't  in  Army 
and  Navy.    A  tna!  order  will  make  a  perma- 
nent customer  of  you. 

Ladies  use  NYOIL  for  Sewing  Machines, 
for  it  is  stainless. 

Sportsmen  find  NYOIL  best  for  Guns,  for  it 
keeps  them  from  rusting. 

NYOIL  is  put  up  in  loz.,  3 1  i  oz.  and 
8  oz.  Bottles,  and  in  Pint, 
Quart  and  Gallon  Cans. 

For  Sale  by  all  Talking  Machine  Supplies  Dealers 

WILLIAM  F.  NYE,  New  Bedford,  Mass.,  U.  S.  A. 


CALLS  IN  BUSINESS  MEN 


Chamber  of  Commerce  Prepares  for  Further 
Co-operation  in  the  War 


Washington,  D.  C,  December  12. — Chairmen 
of  war  service  committees,  representing  every 
branch  of  industry  in  the  country,  have  been 
called  by  the  Chamber  of  Commerce  of  the 
United  States  to  meet  here  to-day,  December  12, 
to  perfect  plants  for  co-operation  with  the  Gov- 
ernment. 

These  committees,  which  will  take  over  the 
work  of  the  abandoned  special  industrial  and 
•business  committees  of  the  Council  of  National 
Defense's  Advisory  Commission,  already  are  ef- 
fecting their  organizations.  The  purpose  of  the 
meeting  is  to  get  in  closer  touch  with  the  Gov- 
ernment. 


WILL  SCAN  EXPORTERS'  MAIL 


Byron  R.  Newton,  Collector  of  the  Port  of 
New  York,  gave  notice  last  week  that  from  now 
on  all  consignees'  mail  must  be  brought  to  the 
Custom  House  with  the  letters  unsealed  and 
examined  by  Government  officials  before  being 
sent  to  outgoing  ships.  Under  the  old  system 
such  mail  was  taken  directly  to  ships  and  mailed 
in  sealed  envelopes  without  examination. 

Under  the  Trading  with  the  Enemy  Act  the 
sending  of  mail  is  made  subject  to  the  direction 
of  the  President.  The  President  designated 
the  Secretary  of  the  Treasury  to  pass  upon  the 
manner  of  handling  shipping  mail,  and  he  or- 
dered that  only  mail  pertaining  to  shipments  on 
the  particular  vessel  that  carries  the  mail,  first 
examined  to  see  that  it  carries  no  matter  that 
might  be  of  use  to  the  enemies  of  the  country, 
might  be  sent  to  ships.  Exporters  are  directed 
to  send  their  mail  to  Room  615,  Custom  House, 
for  examination. 


Dyas  &  Co.,  the  large  sporting  goods  house 
of  Los  Angeles,  Cal.,  have  opened  a  talking  ma- 
chine department  and  are  handling  the  Colum- 
bia. 


Luf  ranc  Quality 


RECORD  DELIVERY  ENVELOPES 

START  THE  NEW  YEAR 
WITH  A  GOOD  SUPPLY 
by  Placing  Your  Order  Now 

Samples  and  Prices  Furnished  Cheerfully 

Write  Today  Get  the  Best  Always 

LEWIS  C.  FRANK 

654  Book  Building  DETROIT,  MICH. 

T.M.W.1217 
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H.  SCOTT  KINGWILL  COMMISSIONED 


Former  Assistant  Manager  of  Chicago  Office  of 
The  Talking  Machine  World  Now  a  First 
Lieutenant  in  United  States  Officers'  Reserve 


H.  Scott  Kingwill,  formerly  assistant  manager 
of  the  Chicago  office  of  The  Talking  Machine 
World  and  The  Music  Trade  Review,  who  recent- 
ly finished  a  three  months'  course  at  the  Officers' 
Training  Camp,  Fort  Sheridan,  111.,  has  been 
commissioned  a  First  Lieutenant  of  Infantry 
in  the  United  States  Officers'  Reserve.  Lieut. 
Kingwill  had  also  attended  the  civilian  training 
camp  at  Plattslvurg  in  1916,  and  found  the  ex- 
perience of  great  value  to  him. 

Lieut.  Kingwill  has  been  assigned  to  the  mili- 
tary camp  at  Charlotte,  N.  C,  and  on  passing- 
through  New  York  on  his  way  from  Chicago 
to  his  new  post,  on  December  12,  was  tendered 
a  dinner  and  theatre  -party  by  the  executives  of 
Edward  Lyman  Bill,  Inc. 


WON  DISTRICT  MANAGERS'  CUP 

The  sales  department  of  the  Columbia  Grapho- 
phone  Co.,  New  York,  announced  this  week  that 
H.  A.  Yerkes,  Middle  West  district  manager 
with  headquarters  at  Chicago,  has  won  the 
President  Whitten  district  managers'  cup  for 
the  month  of  October.  The  branch  in  Mr. 
Yerkes'  district  which  was  the  most  important 
factor  in  his  victory  was  the  Minneapolis 
branch  (W.  L.  Sprague,  manager),  and  the 
President  Whitten  cup  will  remain  in  posses- 
sion of  this  branch  for  one  month. 

The  contest  for  this  handsome  silver  trophy  is 
becoming  more  exciting  and  interesting  month 
by  month.  Up  to  date  F.  A.  Denison,  Pacific 
Coast  district  manager,  has  won  the  cup  twice; 
R.  F.  Bolton,  New  York  and  New  England  dis- 
trict manager,  W.  C.  F'uhri,  Philadelphia  dis- 
trict manager,  and  Mr.  Yerkes  have  each  won 
the  cup  once.  Permanent  possession  of  the 
trophy  will  be  awarded  to  the  district  manager 
who  wins  the  cup  for  three  months. 

The  winners  of  the  salesman's  individual  cups 
for  the  month  of  October  will  be  announced  in 
a  few  days.  These  cups  have  also  been  do- 
nated by  President  Whitten,  and  each  district 
is  in  the  throes  of  a  keen  contest  for  honors. 


Record  Cleaners 

The"Standard"Circular 

Cleaner  grips  the  sur- 
face and  clings  as  if  on 
rails.  A  cleaner  that 
has  "made  good." 

PRICE,  50  CENTS,  LIST 

We  also  manufacture  the 
"Simplex"  Record  Cleaner,  15 
cents  list  price. 

SEND  10  CENTS  FOR  A  SAMPLE  CLEANER 


Automatic  Stops 


Automatic 

Stops  are  in  use  every- 
where. They  give  ex- 
cellent service,  are  easily 
installed  and  are  abso- 
lutely guaranteed. 

SEND  50c  FOR  SAMPLE  STOP 


KIRKMAN  ENGINEERING  CORPORATION,  237  Lafayette  St.,  New  York 


■ 
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EDISON  CARLOAD  FOR  GREENE  SPECIALTY  C0.,MAL0NE,  NT. 


NEW  STOCK  SYSTEM  FOR  DEALERS 

The  Victor  Talking  Machine  Co.  has  just  an- 
nounced a  new  and  improved  record  ordering 
and  stock  system  for  the  use  of  Victor  retailers, 
which  is  designed  to  show  the  selling  value  of 


each  record  and  to  prevent  over-ordering.  The  which  the  Victor  Co.  has  been  collecting  for 
new  system  has  been  carefully  thought  out  and  some  years  past.  Instruction  sheets  and  speci- 
is  based  upon  data  regarding  the  retail  business     men  pages  of  the  system  have  been  prepared 


The  INVINCIBLE 

A  New  and  Better  Sound-Box 


^  Plays  all  makes  of  records. 
€J  Pure,  clear  and  sweet  tone. 
^  Constructed  to  give  service  and  ab- 
solutely guaranteed. 

^  No  superfluous  parts,  and  production 
uniform — no  seconds. 

^  Supplied  with  mica  or  composition 
diaphragms. 

<f  Our  composition  diaphragm  is  a  staple 
product  and  is  guaranteed  to  be  the  best 
for  all  sound  box  purposes,  has  stood  the 
test  equivalent  to  200  years'  wear  and 
still  in  service,  thousands  of  them  in  use  in 
homes  throughout  the  U.  S.  and  Canada. 

WRITE  TODAY  FOR  SAMPLES  AND  PRICES 

New  Jersey  Reproducer  Co. 

10  Oliver  Street  NEWARK,  N.  J. 


for  the  information  of  the  dealer. 


COLUMBIA  DEALER  WHO  DOES  THINGS 


Chicago,  III.,  December  10. — A.  M.  Davis, 
manager  of  the  Davis  Music  Stores,  in  com- 
menting upon  business  conditions,  said:  "I  can 
see  no  reason  for  becoming  nervous  over  pres- 
ent conditions,  which  are  in  the  main  a  mere 
letting  up  in  the  normal  amount  of  business 
being  done.  The  business  man  who  quits 
cold  just  because  he  is  not  disposing  of  as 
much  stock  as  he  was  at  this  time  last  year 
deserves  no  sympathy.  I  am  not  referring  to 
the  talking  machine  trade  in  particular,"  said 
Mr.  Davis,  "but  it  peeves  me  painfully  to  see 
a  fellow  quit;  in  this  I  refer  to  several  old- 
established  furniture  houses  who  are  giving 
up  their  downtown  stores  at  present.  But  I 
am  thankful  for  one  thing,  and  that  is  that 
the  men  of  our  trade  are  doing  a  big  thing  for 
their  country,  and  not  becoming  panic  stricken 
by  a  lot  of  newspaper  talk  they  read  in  the 
dailies.  I  am  in  favor  of  'Now  or  Never!'  and  the 
mere  fact  that  I  have  opened  six  stores  in  the 
past  two  months  and  intend  to  open  six  more 
shortly  bears  me  out  in  this  stand  I  have  taken. 
I  am  primarily  a  Grafonola  dealer  and  have 
recently  added  a  Davis  Music  Store  to  the  music 
department  of  the  firm  of  Siegel,  Cooper  &  Co. 
This  department  now  carries  a  full  line  of 
Columbia  machines  and  small  goods.  The 
same  applies  to  the  firm  of  Becker,  Ryan  & 
Co.,  the  largest  South  Side  department  store. 
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LATEST  PATENTS  RELATING  TO  TALKING 
MACHINES  AND  RECORDS 


Washington,  D.  C,  December  8.— Cover  Sup- 
porting Device.— Henry  S.  Sturtevant  and  Ed- 
ward K.  Riddy,  Hartford,  Conn.  Patent  No. 
1,242,736. 

This  invention  relates  to  a  device  for  hold- 
ing up  the  cover  of  a  talking  machine,  trunk, 
or  other  device. 

The  principal  objects  of  the  invention  are  to 
provide  simple  mechanism  for  this  purpose 
which  will  effectively  hold  the  cover  up  and 
yet  can  be  operated  by  a  simple  downward 
pressure  on  the  cover  to  release  it  and  allow 
it  to  be  lowered;  and  also  to  provide  a  con- 
struction by  which  a  comparatively  light  spring 
""ca'n-TTe-cm ployed  for  preventing  the  cover  from 
falling  accidentally.  Al- 
though capable  of  gen- 
eral use,  this  invention 
is  especially  designed 
for  talking  machines. 

Figure  1  is  an  inside 
view  of  part  of  a  box 
and  pivoted  cover 
therefor  with  a  pre- 
ferred form  of  this  in- 
vention shown  in  posi- 
tion for  holding  the 
cover  wide  open.  Fig. 
2  is  a  similar  v  i  e  w 
showing  the  cover 
closed.  Fig.  3  is  a  view  of  the  operating  mecha- " 
nism  on  enlarged  scale  showing  it  in  the  position 
assumed  when  the  cover  is  being  depressed,  and 
Fig.  4  is  a  view  similar  to  Fig.  -1  showing  a 
modification. 

Tablet  Support  for  Talking  Machines. — Pliny 
Catucci,  Newark,  N.  J.  Assignor  to  Otto 
Heineman  Phonograph  Supply  Co.,  New  York. 
Patent  No.  1,242,920. 

In  prior  Patent  No.  1,128.756,  dated  February 
16,  1915,  there  were  fully  and  clearly  set  forth 
the  advantages  of  a  tablet  support  constructed 
with  a  plain  or  flat  disc,  strengthened,  by  a 
dished  or  flattened,  cone-shaped  disc,  the  mar- 
gin of  which  is  rigidly  secured  to  the  flat  disc. 
In  practice  it  is  the  custom  -  to  place  a  -cir- 
cular sheet  of  felt  upon  the  upper  surface'  of 
such  a  tablet  support,  either  permitting  the  same 
to  rest  loosely  upon  such  support,  or  securing 
the  same  in  place  by  the  use  of  some  adhesive. 
The  use  of  felt  for  the  purpose  has  become  uni- 
versal for  the  reason  that  when  used  in  either 
of  the  way's  just  described  there  is  no  tendency 
to  ravel  or  fray  at  the  margin  of  the  sheet  of 
felt.  Should  any  other  fabric  be  used  for  the 
purpose  it  would  be  necessary  either  to  hem 
the  margin  of  the  sheet  or  bind  it  with  other 
material  to  prevent  its  fraying  or  raveling.  The 
felt  possesses  the  disadvantage  of  distortion 
upon  the  accumulation  of  moisture,  either  acci- 
dentally or  from  the  moist  condition  of  the 
atmosphere,  so  that  it  frequently  happens  that 
the  felt  sheet  must  be  replaced. 

It  is  well  known  that  a  pile  fabric  such  as 
velvet  or  plush  is  more  suitable  for  the  purpose 
than  felt;  but  hitherto,  because  of  the  tendency 
of  velvet  or  plush  to  ravel  and  fray  at  the  mar- 
gin, it  has  not  been  used. 

One  of  the  objects,  therefore,  of  the  present 
improvement  is  to  provide  means  upon  the  tab- 
let support  for  firmly  securing  the  margin  of  a 
pile  fabric  sheet  up6n  the  upper  surface  of  the 
support  without  the  necessity  of  a  marginal 
binding  or  hem. 

It  is  also  desirable  in  practice  to  provide 
means  whereby  the  tablet  support  may  be  read- 
ily removed  from  the  driving  spindle  or  man- 
drel. In  prior  patent  referred  to  there  was 
described  a  central  thimble  which  is  rigidly 
secured  to  the  discs  forming  the  elements  of 
the  tablet  support,  such  thimble  being  pro- 
vided with  a  central  aperture  which  nicely  fits 
over  the  spindle.  The  difficulty  with  such,  a 
construction  in  practice  is  that  because  of  the 


mandrel  itself  being  slightly  tapered  such  thim- 
ble frequently  becomes  fixed  or  set  upon  the 
mandrel,  so  as  to  require  considerable  effort  to 
remove  the  same.    It  has  been  found  in  prac- 


tice  that  such  a  close  fit  between  the  mandrel 
to  the  tablet  support  is  unnecessary,  and  what 
is  termed  a  floating  fit  is  much  more  desirable 
for  the  reason  that  it  permits  the  ready  removal 
of  the  tablet  support  from  the  spindle  and  at 
the  same  time  it  avoids  the  liability  of  binding 
or  distorting  the  spindle  accidentally,  through 
any  undue  weight  or  pressure  to  which  the 
tablet  support  itself  may  be  subjected.  The 
tablet  support  is  usually  twelve  inches  -in 
diameter,  "and  if  fitted  firmly  in  place  upon  the 
spindle  any  knock  or  jar  a-t  the  circumference 
of  the  tablet  "support  will  necessarily  subject 
the  spindle  to  an  enormous  strain  and  conse- 
quent distortion  so  that,  thereafter,  the  tablet 
support  will  not  run  true.  A  further  object  in 
the  present  invention  is  therefore  to  provide 
means  for  a  floating  fit  between  the  tablet  sup- 
port and  the  spindle. 

Figure  1  is  a  top-plan  view  of  the  improved 
tablet  support.  Fig.  2  is  a  side  elevation,  partly 
in  section.  Fig.  3  is  an  enlarged  sectional  view 
showing  the  details  of  the  construction.  Fig. 
4  is  a  plan  view  of  the  center  bearing  and  spin- 
dle with  the  tablet  support  removed.  Fig.  5 
is  a  plan  view  of  a  modified  form  of  center 
bearing.  Fig.  6  is  a  vertical  section  and  Fig.  7 
is  a  bottom  plan  "  of  said  modification.  Fig.  8 
is  a  side  elevation  of  a  spindle.  Fig.  9  is  a 
similar  view,  partly  in  section,  of  said  spindle. 

Sound  Post  Mounting  for  Phonographs. — 
James  G.  Nolen,  New  York.  Patent  No. 
1,242,227. 

The  present  invention  relates  to  an  improve^ 
ment  in  sound  boxes  and  like  sound  producing 
devices,  and  has  for  its  object  to  provide  a  rigid, 
tensioned  and  substantially  frictionless  stylus 
bar  mounting  therefor  which  may  be  adjustable 
for  wear,  is  self-centering  and  insures  a  true 
axial  rotation  about  the  pivotal  point  of  such 
stylus  bar  without  end  or  side  play  thereof, 
thereby  counteracting  the  so-called  "needling," 
and  "blasting  sounds"  of  various  kinds  that  oc- 
cur owing  to  looseness  of  the  pivots  in  their 
trunnions,  thereby  improving  the  clarity  of  tone 
produced  therefrom. 

The  important  advantage  of  this  construc- 
tion is  that  it  permits  of  true  transmission  of 
the  wave  oscillations  imparted  to  the  needle, 
through  the  stylus  bar  and  sound  post  to  the 
diaphragm     without     any     loss     due     to  im- 


Siff.S. 


properly  fitted  or  worn  trunnings  which  permit 
of  considerable  play,  and  therefore,  owing  to 
the  ratios  of  arm  lengths  the  loss  of  consider- 


able diaphragm  movement,  and  therefore  re- 
duce the  volume  of  tone  as  well  as  muffling 
enunciation  of  spoken  parts  and  songs. 

In  the  accompanying  drawings,  Figure  1  is  a 
front  elevation  of  the  device;  Fig..  2  is  a  side 
elevation  thereof.  Fig.  3  is  an  enlarged  sec- 
tional view  of  one  of  the  trunnions.  Fig.  4 
ii  another  sectional  view  thereof.  Fig.  5  shows 
an  enlarged  end  portion  of  the  pivot.  Fig.  6 
is  a  diagrammatic  view  showing  certain  prin- 
ciples involved  therein. 

Multiple  Disc  Talking  Machine. — Emil  Mil- 
ton Clason,  Chicago,  111.     Patent  No.  1,243,385. 

Heretofore,  although  machines  employing 
cylindric  records  have  been  arranged  to  permit 
a  plurality  of  record  cylinders  to  be  continu- 
ously and  automatically  operated  in  the  same 
machine,  it  has  been  difficult  (and  deemed  im- 
practical) to  continuously  operate  a  plurality 
of  flat  or  disc  records  in  a  single  machine.  In 
consequence,  a  considerable  interval  of  time 
must  elapse  in  such  instances  after  the  repro- 
duction of  the  selection  before  the  played  rec- 
ord can  be  removed,  a  new  record  substituted 
a  reproducing  needle  changed,  and  the  machine 
again  set  in  operation.  This  is  objectionable  in 
many  instances,  as,  for  instance,  when  a  num- 
ber of  records  are  to  be  used  consecutivel) 
as  in  the  reproduction  of  certain  operas  and 
other  musical  productions  in  which  case  a 
marked  interval  of  time  elapses  during  the 
changing  of  records,  causing  an  unpleasant 
break  in  the  performance,  which  is  distinctly 
distasteful  to  the  hearer. 

The  object  of  this  invention  is  to  provide  a 
talking  machine  adapted  to  receive  a  magazine 
of  records,  as  for  instance,  an  entire  opera, 
lecture,  or  other  selection  requiring  more  than 
one  record  for  its  production  and  to  so  con- 
struct and  arrange  the  machine  and  its  mecha- 
nisms to  enable  the  records  to  be  played  one 
by  one  and  consecutively  until  the  last  of  the 
series  has  been  reproduced  and  to  successively 
discharge  the  played  records  into  a  receptacle 
provided  for  that  purpose,  thus  maintaining  sub- 
stant'ally  ti  e  same  order  as  that  in  which  the 
records  were  arranged  in  the  magazine. 


It  is  also  an  object  of  the  invention  to  afford 
mechanism  for  automatically  and  quickly  shift- 
ing the  sound  box  and  arm  therefor  from  the 
point  where  the  reproduction  of  the  last  record 
was  completed  to  the  point  for  beginning  the 
next  succeeding  record. 

It  is  also  an  object  of  the  invention  to  afford 
means'  for  supporting  a  part  of  the  records  in 
the  magazine  while  the  record  selected  for  play- 
ing is  discharged  from  the  magazine  into  posi- 
tion for  reproduction. 

It  is  an  important  part  of  the  invention  to 
afford  means  for  automatically  shifting  the 
needles  to  automatically  present,  if  desired,  a 
fresh  needle  for  use  on  each  record,  and  also 
to  provide  in  a  machine  of  the  class  described 
in  connection  with  a  magazine  of  records  to 
be  successively  played,  a  magazine  of  needles 
to  enable  a  fresh  needle  to  be  employed  on  each 
record. 

In  the  drawings:  Figure  1  is  a  top  plan  view 
of  a  device  embodying  the  invention,  showing 
the  horn  in  dotted  lines.  Fig.  2  is  a  slightly 
reduced  section  on  line  2 — 2  of  Fig.  1.  Fig.  3 
is  a  section  on  line  3 — 3  of  Fig.  2.  Fig.  4  is  an 
enlarged  fragmentary  top-plan  view  of  the  re- 
producing mechanism,  table,  and  record.  Fig.  5 
is  a  secton  on  line  5 — 5  of  Fig.  4.  Fig.  6  is  an 
enlarged  section  on  line  6 — 6  of  Fig.  4.  Fig. 
7  is  a  section  on  line  7 — 7  of  Fig.  5.  Fig.  8  is  a 
fragmentary  side  elevation  of  the  machine, 
showing  the  magazine  broken  away.  Fig.  9 
is  a  section  on  line  9 — 9  of  Fig.  8.  Fig.  10  is  a 
section  on  line  10—10  of  Fig.  9.  Fig.  11  is  a 
fragmentary  face  view  of  that  portion  of  the 
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device  shown  in  Fig.  10.  Fig.  12  is  an  enlarged 
side  elevation  of  the  mechanism  for  operating 
the  tables.  Fig.  13  is  a  top  plan  view  of  the 
same  partly  broken  away  and  with  parts  omitted. 
Fig.  14  is  an  enlarged  section  on  line  14 — 14 
of  Fig.  12.  Fig.  15  is  a  section  on 'line  15 — 15 
of  Fig.  12.  Fig.  16  is  an  enlarged  fragmentary 
detail  of  the  mechanism  for  varying  the  rate 
of  rotation  of  the  disc.  Fig.  17  is  a  section 
taken  on  line  17 — 17  of  Fig.  4.  Fig.  18  is  a 
fragmentary  sectional  detail  of  a  part  of  the 
trip  mechanism  for  stopping  and  returning  the 
sound  box  and  reproducer  arm  to  starting  posi- 
tion. Fig.  19  is  a  view  in  elevation  of  the  same 
taken  in  the  direction  of  the  arrow  19,  on  Fig. 


ing  the  members  at  the  various  positions  in 
such  adjustment. 

Phonograph  Tone  Arm  Connection. — Steger  & 
Sons  Piano  Mfg.  Co.,  Steger,  111.  Patent  No. 
1,243,854. 

This  application  is  a  division  of  application 
No.  125,554,  filed  October  14,  1916,  and  now 
pending,  for  improvement  in  phonograph  tone 
arm  connections. 

The  purpose  of  the  present  invention  is'  to 
provide  an  improved  construction  of  the  tone 
arm  of  a  phonograph  or  talking  machine  and 


18.  Fig.  20  is  a  fragmentary  view  in  elevation 
taken  in  the  direction  of  the  arrow  20  on  Fig.  1. 
Fig.  21  is  a  face  view  of  the  reproducer  and 
sound  box  showing  the  magazine  needle  holder 
in  place.  Fig.  22  is  an  enlarged  face  view  of 
the  magazine  needle  holder  showing  the  same 
detached  from  the  sound  box.  Fig.  23  is  a  sec- 
tion on  line  23 — 23  of  Fig.  22.  Fig.  24  is  a  face 
view  of  a  part  of  the  needle  holder.  Fig.  25  is 
an  enlarged  side  elevation  of  the  shifting  device 
for  the  needles.  Fig.  26  is  an  enlarged  detail 
of  the  resilient  finger  whereby  the  needle  maga- 
zine is  shifted  to  present  a  new  needle. 

Phonograph  Tone  Arm  Connection. — Steger  & 
Sons  Piano  Mfg.  Co.,  Steger,  111.  Patent  No. 
1,243,853. 

The  purpose  of  this  invention  is  to  provide 
an  improved  construction  of  the  tone  arm  of 
a  phonograph  or  talking  machine,  particularly 
with  respect  to  its  connections  for  swinging  over 
the  record  and  toward  and  from  the  record 
and  with  respect  to  the  mounting  of  the  sound 
box  thereon  for  various  adjustments  of  the  lat- 
ter. 

In  the  drawings:  Figure  1  is  a  side  elevation 
o:  a  portion  of  a  phonograph  comprising  a  tone 
arm  and  sound  box,  and  embodying  the  features 
of  this  invention.  Fig.  2  is  a  top  plan  view  of 
the  structure  shown  in  Fig.  1.     Fig.  3  is  a  side 


its  mounting,  particularly  with  respect  to  its 
connections  for  swinging  over  the  record  and 
toward  and  from  the  record,  and  for  counter- 
balancing any  excess  of  weight  of  the  tone  arm 
causing  undue  pressure  of  the  stylus  upon  the 
record. 

In  the  drawings:  Figure  1  is  a  partly  sectional 
side  elevation  of  a  portion  of  a  phonograpli 
comprising  the  tone  arm  and  its  mount,  section 
being  made  axially  with  respect  to  the  tone 


I   1 

elevation  of  a  portion  of  the  tone  arm  and  sound 
box  having  the  sound  box  adjusted  to  a  different 
position  from  that  shown  in  Fig.  1.  Fig.  4  is 
a  similar  view  showing  the  sound  box  in  a  third 
position,  namely,  for  receiving  the  stylus.  Fig. 
5  is  a  vertical  section  at  the  line,  5 — 5,  on  Fig. 
2.  Fig.  6  is  a  section  at  the  line,  6 — 6,  on  Fig. 
5.  Figs.  7,  8,  9,  10,  11,  12  and  13  are  detail 
views  of  a  telescopic  connection  between  the 
tone  arm  and  the  sound  box  elbows,  showing  a 
variety  of  forms  of  a  slot  in  one  of  the  tele- 
scopically-interfitting  members  for  permitting 
the  various  adjustments  of  said  joint  and  lock- 


p. 

arm  at  the  vertical  plane  of  the  axis  about  which 
it  swings  horizontally.  Fig.  2  is  a  section  at 
the  line,  2 — 2,  on  Fig.  1.  Fig.  3  is  a  detail  side 
elevation  of  the  elbow  portion  of  the  tone  arm, 
showing  an  exteriorly-accessible  device  for  ad- 
justing the  tension  of  the  counter-balancing 
spring. 

Phonograph  Record. — Otto  Carl  Schroeder,  De- 
troit, Mich.    Patent  No.  1,243,987. 

This  invention  relates  generally  to  acoustics 
and  more  particularly  to  certain  new  and  useful 
improvements  in  phonograph  records. 


In  the  common  form  of  phonograph  records 
little  difficulty  is  experienced  in  reproducing  the 
voices  of  comparatively  loud  singers  and  the 
music  from  comparatively  loud  instruments,  but 
great  difficulty  is  experienced  where  the  sound 
to  be  reproduced  is  weak.  This  has  been  over- 
come to  some  extent  by  using  loud  toned 
needles,  but  the  results  obtained  by  using  them 
are  not  as  satisfactory  as  is  desired. 

It  is  the  object  of  this  invention  to  provide  a 
means  for  greatly  magnifying  the  reproduction 
of  the  sound  made  by  a-  singer  having  an  ex- 
tremely weak  voice  or  an  instrument  having  an 
extremely  weak  tone,  and  to  this  end  it  consists 
of  a  specially  constructed  phonograph  record 
provided  with  an  internal  sound  box. 

Figure  1  is  a  plan  view  partly  broken  away 
and  in  section  of  one  form  of  phonograph  rec- 
ord constructed  in  accordance  with  this  inven- 


tion; Fig.  2  is  a  transverse  sectional  view  of 
the  record  taken  on  the  line  2 — 2  of  Fig.  1 ; 
and  Fig.  3  is  a  similar  view  of  a  slightly  modified 
form. 

Graphophone  Attachment. — James  I.  Buffa,  San 
Francisco,  Cal.    Patent  No.  1,244,170. 

The  present  invention  relates  to  improvements 
in  talking  machines,  and  especially  in  Edison 
disc  phonographs.  The  object  is  to  provide 
means,  automatically  operating  with'  the  move- 
ment of  the  reproducer,  to  remove  the  dust  from 
the  record  in  front  of  the  reproducer. 

In  the  accompanying  drawing,  Figure  1  is  a 
broken  plan  vie.w  of  an  Edison  phonograph  disc, 
the  reproducer  thereon  and  improvement  at- 
tached tbefrt:*-  Fig.  2  is  a  perspective  view  of 


said  reproducer  and  attachment;  Fig.  3  is  a 
broken  bottom  plan  view  thereof;  Fig.  4  is  a 
perspective  view  of  the  attachment  detached; 
Fig.  5  is  a  broken  perspective  view  of  the  re- 
producer arm;  Fig.  6  is  a  broken  perspective 
view  showing  a  modification. 

Sound  Reproducing  Machine. — Henry  T.  Schiff, 
Chicago,  111.    Patent  Xo.  1,246,474. 

This  invention  relates  in  general  to  improve- 
ments in  sound  reproducing  machines,  but  more 
particularly  to  improvements  in  tone  arms  there- 
for, and  one  of  the  objects  of  the  invention  is  to 
provide  an  improved  construction  of  tone  arm 
and  sound  box  therefor,  whereby  the  sound  box 
may  be  readily  adjusted  or  positioned  to  adapt 
the  same  for  playing  records  of  different  types, 
such  as  records  having  vertical  sound  undula- 
tions or  lateral  sound  undulations.  A  further 
object  is  to  provide  improved  means  whereby 
the  length  of  the  tone  arm  may  be  varied  to 
compensate  the  varying  distances  between  the 
stylus  and  the  pivotal  axis  of  the  arm  when  the 
soundbox  is  adjusted. 
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COLUMBIA  GRAPHOPHONE  CO. 

A6000  Second   Hungarian  Rhapsody.     Part   1  (Liszt). 

Piano  solo  Percy  Grainger 

Second  Hungarian  Rhapsody.     Part  2  (Liszt). 

Piano  solo   Percy  Grainger 

77088  Ernani  (Verdi)  "O  De'  Verd'  Anni  Miei  (Oh, 
Bright  and  Fleeting  Shadows) — Act  3.  Orch. 
accomp.  under  direction  of  Georgio  Polacco, 

Riccardo  Stracciari,  baritone 
47211  II  Trovatore  (Verdi)  "Di  Quella  Pira"  (Tremble 
Ye  Tyrants).    Tenor  solo,  orch.  accomp., 

Hipolito  Lazaro 

A2416  My  Laddie  (Thayer)).  Soprano  solo.  Mrs. 
Ross  David  at  the  piano, 

Margaret  Woodrow  Wilson 
My  Old  Kentucky  Home  (Foster).  Soprano  with 
quartet,  banjo  and  piano  accomp.     Mrs.  Ross 
David  at  the  piano. Margaret  Woodrow  Wilson 
•:8649  Rigoletto     (Verdi)     "Caro     Nome"  (Dearest. 

Name).      Orch.    accomp.,    under   direction  of 
Georgio  Polacco. ..  .Maria  Barrientos,  soprano 
47350  Am  Sylvesterabend  (New  Year's  Eve)  (Schulz). 

Mezzo-soprano,  orch.  accomp. .  .  Elena  Gerhardt 
A2400  Lullaby  (Brahms).    Violin,  flute  and  harp  trio, 
Stehl-Lufsky-Schuetze 
Alpine  Violets  (Andre).    Violin,  flute  and  harp 

trio   Stehl-Lufsky-Schuetze 

A5998  .New  World  Symphony   (Dvorak)  "Largo," 

Philharmonic  Orchestra  of  New  York 
Marche    Militaire.      From    "Suite  Algerienne" 
(Saint-Saens), 

Philharmonic  Orchestra  of  New  York 
A2406  Woodland  Whispers  (Czibulka). 

Prince's  Orchestra 
Under  the  Greenwood  Tree   (Sous  la  feuillee) 

(Thome)  Prince's  Orchestra 

A2409  Long  Boy   (Walker).     Orch.  accomp., 

Byron  G.  Harlan  and  Peerless  Quartet 
I   Don't  Want  to   Get  Well!    (Jentes),  Orch. 

accomp  Arthur  Fields,  baritone 

A2408  Somewhere  in   France   Is  4he   Lily  (Howard). 

Orch.  accomp  Henry  Burr,  tenor 

When  the  Great  Red  Dawn  Is  Shining  (Sharpe). 

Orch.  accomp  Charles  Harrison,  tenor 

A2399  I'm  Crazy  Over  Every  Girl  in  France  (Wendling- 
Wells).    Orch.  accomp.  ...Avon  Comedy  Four 
We're   Going   Over  (Sterling-Grossman-Lange). 

Orch.   accomp  Peerless  Quartet 

A'2415  Give  Me  the  Moonlight,  Give  Me  the  Girl  (and 
Leave  the  Rest  to  Me)   (Von  Tilzer).  Orch. 

accomp  Samuel  Ash,  tenor 

Give  Me  the  Right  to  Love  You  All  the  While 

(Glatt).    Orch.  accomp  Sterling  Trio 

A2411  Down  South  Everybody's  Happy  (Paley).  Orch. 

accomp  George  H.  O'Connor,  tenor 

Down  Where  the   Sweet  Potatoes  Grow  (Von 
Tilzer).     Orch.  accomp.    George  H.  O'Connor 
and  Columbia  Quartet 
A2413  My    Rose    of    Waikiki    (Burnett    and  Burke). 

Tenor  duet,   accomp.  by   orch.  .and  Hawaiian 

guitars  Campbell  and  Burr 

Hello,  Aloha,  Hello!  (Meyer).  Tenor  duet, 
accomp.  by  orch.  and  Hawaiian  guitars, 

Campbell  and  Burr 
A2412  My    Sunshine    Jane    (Ball).      Orch.  accomp., 
Fred'k  Wheeler,  baritone,  and  Reed  Miller,  tenor 
In  the  Land  of  Wedding  Bells  (Meyer)  Tenor 

duet,  orch.  accomp  Campbell  and  Burr 

A2423  Over  the  Top    (Wells  and  Wendling).  Orch. 

accomp  Columbia  Quartet 

Homeward    Bound    (Meyer).      Orch.  accorap., 
Greek  Evans,  baritone 
A2425  Smile  and  Show  Your  Dimple  (Berlin).  Orch. 

accomp  *.  Samuel  Ash,  tenor 

Hello!  Wisconsin  (Ruby).     Orch.  accomp., 

Irving  Kaufman,  tenor 
A2422  Wait  Till  the  Cows  Come  Home,  from  "Jack 
0'  Lantern"  (Caryll).    Orch.  accomp., 

Henry  Burr,  tenor 
A  Sweetheart  of  My  Own,  from  "Jack  0'  Lan- 
Lantern"  (Caryll).    Orch.  accomp., 

Tames  Harrod,  tenor 
A2414  It's  a  Long  Way  to  Berlin.  But  We'll  Get  There 
(Flatow).    Introducing  (1)  "Throw  No  Stones 
in   the   Well   That    Gives   You   Water;"  (2) 
Mammy   Blossom's   Possum    Party"  (Morse). 

One-step   Prince's  Band 

There's  Alway9  Something  Doin'  Down  in 
Dixie  (Vincent).  Introducing  (1)  "Any  Little 
Girl  Can  Make  a  Bad  Man  Good;"  (2)  "I 
Don't  Want  to  be  Loved  a  Little  by  a  Lot 
of  Little  Boys"  (Hanley).  Fox-trot, 

Prince's  Band 

A2s03  Ida!    Sweet  as  Apple   Cider    (Munson).  Fox- 
trot. ..  Earl  Fuller's  Rector  Novelty  Orchestra 
More  Candy  (Kaufman).  One-step, 

Earl  Fuller's  Rector  Novelty  Orchestra 
A€001  The  Sun  Shines  Brighter  (Kern).  Introducing 
Siren's  Song,  "The  Crickets  Are  Calling,"  from 
"Leave  It  to  Jane."    Fox-trot,  violin  and  piano 

duet  Jockers  Brothers 

Just  You  Watch  My  Step  (Kern).  Introducing 
"Leave  It  to  Jane,"  'T'm  Going  to  Find  a 
Girl,"   from  "Leave   It   to   Jane."  One-step, 

violin  and  piano  duet  Jockers  Brothers 

A6002  I  Don't  Want  to  Get  Well  (Jentes).  Intro- 
ducing (1)  "Hail!  Hail!  The  Gang's  All  Here" 
(Morse  and  Sullivan);  (2)  "My  Old  Irish 
Mother  and  Ireland"  (Freeborn);  (3)  "It's  a 
Long,  Long  Way  to  My  Home  Town"  (Mack). 

One-step   Prince's  Band 

Smile  and  Show  Your  Dimple  (Berlin).  In- 
troducing (1)  "Everybody  Took  a  Kick  at 
Nicholas"  (Hess,  Lewis  and  Young) ;  (2) 
"Meet  Me  at  the  Station,  Dear"  (Snyder); 
(3)   "My  Sweetie"   (Berlin).  Fox-trot, 

Prince's  Band 

A6003  So -Long,  Mother   (Van  Alstyne) .  Introducing 

(1)  "Down  South  Everybody's  Happy"  (Paley); 

(2)  "My  Rose  of  Waikiki"  (Burnett  and 
Burke);  (3)  "So  Long,  Sammy"  (Gumble). 
One-step   Prince's  Band 

The  Bravest  Heart  of  All  (Whiting).  Intro- 
ducing (1)  "My  Mother's  Eyes"  (Paley);  (2) 
"Throw  Me  a  Kiss"  (Whiting);  (3)  "Our 
Little  Mountain  Home  in  Switzerland"  (Wells). 

Medley  fox-trot  Prince's  Band 

A2410  Life  in  a  Trench  in   Belgium — Part   1  (Rice). 

Orch.  accomp.     Lieutenant  Gitz  Rice,  of  First 
Canadians,  and  Henry  Burr 
Life  in  a  Trench   in  Belgium — Part  2  (Rice). 
Orch.  accomp.    Lieutenant  Gitz  Rice,  of  First 
Canadians,  and  Henry  Burr 
A2395  Tancredi   Overture   (Rossini).     Accordion  solo, 

unaccornp  Guido  Deiro 

Cavalleria     Rusticana     (Mascagni).  Siciliana. 

Accordion  solo,  unaccornp  Guido  Deiro 

A5999  Les  Deux  Grenadiers  (Two  Grenadiers)  (Schu- 
mann).   Bass  solo,  orch.  accomp. Leon  Rothier 
Le  Cor  (The  Horn)  (Flegier).    Bass  solo,  orch. 

accomp  Leon  Rothier 

A2397  Through  the  Air  (Damm).     Piccolo  solo,  orch. 

accomp...  .Marshall  P.  Lufsliy 


12 
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12 
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10 


10 


A2402 
A2407 


You  and  I  (Short).    Cornet  duet,  band  accomp. 

Vincent  C.  Buono  and  Harry  Brissett 
A5997  Polonaise  Militaire  (Chopin).  . 

Columbia  Symphony  Orchestra 
La  Czarine  (Ganne).     Mazurka  Russe. 

Prince's  Orchestra 
12      A2341  Hail  Columbia  (Phile).    Orch.  accomp.  Charles 
Flarrison,  tenor,  and  Columbia  Stellar  Quartet 
Columbia,    the    Gem    of    the    Ocean  (Shaw). 
Orch.   accomp.     Charles  Harrison,  tenor,  and 
Columbia  Stellar  Quartet 
Christmas  Morning  at  Clancy's  (Porter).  Com- 
edy sketch  Steve  Porter  and  Ada  Jones 

Hip,  Hi,  Galop  (Ferrazzi)  Prince's  Band 

All    Erin    is    Calling    Mavourneen  (O'Hara). 

Unaccornp  Columbia  Stellar  Quartet 

Asthore  (Trotere).  Unaccornp., 

Columbia  Stellar  Quartet 
A2396  Come  Spirit  Come  (Towner).  Unaccornp., 

Chautauqua  Preachers'  Quartet 
That  Beautiful  Land  (Jones).  Unaccornp., 

Chautauqua  Preachers'  Quartet 
A2404  Mr.    Lem    Underdunk — Leading    Horner    of  the 
Silver  Cornet  (Sale).    Comedy  sketch, 

Charles  "Chic"  Sale 
Mr.    Lem    Underdunk's    Sleigh    Riding  Party 
(Sale).    Comedy  sketch  ...  Charles  "Chic"  Sale 
Naval    Reserve   March    (Sousa).  (Introducing 

"Blue  Ridge")   Prince's  Band 

Jack  Tar  March  (Sousa)  Prince's  Band 

La   Paloma   (The  Dove)    (Yradier).  Hawaiian 
guitars  and  ukulele  trio, 

Louise  Ferera  and  Greenus 
Valse    Bleue    (Margis).      Guitars    and  ukulele 

trio  Louise  Ferera  and  Greenus- 

10      A2401  When  You  and  I  Were  Young,  Maggie  (Butter- 
field).    Orch.  accomp.  Ruby  Helder,  girl  tenor 
10  Berceuse   (Lullaby)    from    "Jocelyn"  (Godard). 

Orch  accomp  Ruby  Helder,  girl  tenor 

10  A2382  The  Old  Grey  Mare  (adapted  to  Allen  Sangree's 
poem,  "Your  Old  Uncle  Sam").  (Arranged 
by  Panella.)     Baritone  and  tenor  duet,  orch. 

accomp  Collins  and  Harlan 

When  We  Wind  up  the  Watch  on  the  Rhine 
(Thompson  and  Davis).    Orch.  accomp.. 

Peerless  Quartet 


A2398 
A2405 
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VICTOR  TALKING^  MACHINE  CO. 

POPULAR  SONGS 
18399  Will  You  Remember? 

Alice  Green-Raymond   Dixon  10 
Just  a  Voice  to  Call  Me,  Dear, 

Alice  Green  with  Orpheus  Quartet  10 

18408  Wait  Till  the  Cows  Come  Home, 

Green-Macdonough  with  Mixed  Quartet  10 
A  Sweetheart  of  My  Own, 

Elizabeth  Spencer  with  Mixed  Quartet  10 

18409  Somewhere  in  France  Is  the  Lily ...  Charles  Hart  10 
My   Sweetheart  Is  Somewhere   in  France, 

Elizabeth  Spencer  10 
18411  There's  a  Green  Hill  Out  in  Flanders, 

Alan  Turner  10 
Say  a  Prayer  for  the  Boys  Out  There, 

Peerless  Quartet  10 

18413  Long  Boy, 

Byron  G.  Harlan  with  Peerless  Quartet  10 
I  Don't  Want  to  Get  Well  Van  and  Schenck  10 

18414  Hail!  Hail!  the  Gang's  All  Here !..  Shannon  Four  10 
Bring  Back  the  Kaiser  to  Me.. American  Quartet  10 

VOCAL  RECORD 

70118  I  Love  to  Be  a  Sailor  Harry  Lauder  12 

RED  SEAL  RECORDS 
Enrico  Caruso,  Tenor — In  French 
(Harp  by  Francis  J.  Lapitino) 

88589  Nero — Ah,  mon  sort!  Rubinstein  12 

John  McCormack,  Tenor 
64732  The   Rainbow   of  Love, 

William   F.   Kirk-Gustave   Ferrari  10 
Amelita  Galli-Curci,  Soprano — In  Italian 
(Flute  obbligato  by  Clement  Barone) 

74557  Proch's  Air  and  Variations  H.  Proch  12 

Alma  Gluck,  Soprano 
74503  She  Wandered  Down  the  Mountain  Side, 

Stephenson-Clay  12 
First  Recordings  of  the  Philadelphia  Orchestra 
(Leopold  Stokowski,  Conductor) 

64752  Hungarian  Dance  iNo.  5  Johannes  Brahms  10 

64753  Hungarian  Dance  No.  6  Johannes  Brahms  10 

Ernestine  Schumann-Heink,  Contralto 
88592  Danny  Boy  Fred  E.  Weatherly  12 

EDISON  BLTE~AMBEROL  RECORDS 

CONCERT  LIST 
28277  Anchored!   (Watson).    Baritone,  orch.  accomp., 

Thomas  Chalmers 
28276  E  lucevan  le  stelle  (The  Stars  Were  Shining)  — 
Tosca    (Puccini).     In    Italian.     Tenor,  orch. 

accomp  Guido  Ciccolini 

REGULAR  LIST 

3375  Hail!   Hail!   the  Gang's  All   Here!  (Morse-Sul- 

livan). Mail  voices,  orch.  accomp.  .  Shannon  Ouartet 
3578  I  Don't  Want  to  Get  Well   (Jentes).  Baritone, 
orch.  accomp.,  assisted  by  Grace  Woods, 

Arthur  Fields 

3368  It's  a  Long  Way  to  Berlin,  but  We'll  Get  There 

(Fields-Flatow).     Baritone,  orch.  accomp., 

Arthur  Fields  and  Chorus 
3370  Melody  Land — "Cheer  Up"  (Hubbell).  Baritone, 
orch.  accomp., 

Lawrence  E.  Gilbert  and  Chorus  of  Girls 
3374  There     It    Goes    Again  (Goetz-Flatow-Jentes). 
Tenor,  orch.  accomp., 

Billy  Murray  and  Chorus 
3380  Wake  Up,  Virginia,  and  Prepare  for  Your  Wed- 
ding   Day     (Seifert-Rosenfeld-Porter).  Male 

voices,  orch.  accomp  Shannon  Quartet 

3367  We're    Going    Over  (Sterling-Grossman-Lange). 

Male  voices   Premier  Quartet 

DANCE  RECORDS 

3369  Cheer  Up.  Liza— "Cheer  Up."    Fox-trot  (Golden- 

Hubbell).  For  danci  ng.  .  Jaudas'  Society  Orchestra 
3364  Cute    Little   Wigglin'   Dance    (Creamer-Layton) . 

Fox-trot  Frisco  Jazz  Band 

3363  Good-bye    Broadway,    Hello    France!  One-step. 

For  dancing  Jaudas'  Society  Orchestra 

3360  Peacock    Strut     ("Frisco"-Martyn).  Fox-trot. 

Xylophone,  orch.  accomp  Lou  Chiha  "Frisco" 

INSTRUMENTAL 

3376  Divertimento — U   Convegno   (Ponchielli).  Clari- 

nets, orch.  accomp., 

Anthony  Giammatteo  and  Fred  J.  Brissett- 

3361  Medley  of  Irish  Jigs.    Accordion,  piano  accomp.; 

Patrick  T.  Scanlon 

3372  Royal  Italian  March  New  York  Military  Band 

3379  Songe  D'Automne — Valse  (Joyce), 

American  Symphony  Orchestra 
3358  Spirit  of  America — Patriotic  Patrol  (Zamecnik), 

New  York  Military  Band 
ANOTHER  BOY-SOPRANO  RECORD 
3384  Comin'     Thro'     the     Rye     (Anonymous).  Boy 

soprano,  orch.  accomn  Master  Claude  Isaacs 


3359 
3373 

3362 

3385 
3366 
3371 
3377 
3383 

3382 

3381 

3365 


SONGS  AND  BALLADS 
Forever  Is  a  Long,  Long  Time   (Von  Tilzer). 

Soprano,  orch.  accomp  Gladys  Rice 

I'll  Remember  You,  Love,  in  My  Prayers  (Hays). 
Soprano,   orch.  accomp., 

Betsy  Lane  Shepherd  and  Chorus 
It's  a  Long  Way  Back  to  Mother's  Knee  (Sterl- 
ing-Grossman-Lange).    Tenor,   orch.  accomp., 

George  Wilton  Ballard 
Nightingale's   Song — Pinafore  (Gilbert-Sullivan). 

Tenor,  orch.  accomp.  .  .Vernon  Dalhart  and  Chorus 
Sea  Makes  a  Man  a  Man  (Ross-Blackman).  Bass, 

orch.  accomp  Donald  Chalmers 

That's  Why  My  Heart  Is  Calling  You  (Matzan). 

Tenor,   orch.   accomp  Vernon  Dalhart 

Torn'  'a  Surriento  (de  Curtis).     In  Neapolitan. 

Baritone,  orch.  accomp  Fernando  Guaneri 

Where  the   Sunset  Turns  the  Ocean's  Blue  to 
Gold    (Petrie).      Tenor,    orch.  accomp., 

George  Wilton  Ballard 
Wonderful    Thing    (Kummer).     Soprano,  orch. 

accomp  Betsy  Lane  Shepherd 

WHOLESOME  HUMOR 
I'd  Feel  at  Home  If  They'd  Let  Me  Join  the 
Army  (Gumble).    Comic  song,  orch  accomp., 

M.  J.  O'Connell 
Long    Boy    (Walker).      Rube    war    song,  orch. 
accomp  Steve  Porter 


PATHE  FRERES  PHONOGRAPH  CO. 


POPULAR  "HITS"  OF  THE  MONTH 

20265  The  Crickets  Are  Calling  (Kern), 

Emma  Stephens,  soprano 
The  Man  in  the  Battle-Plane  (Stephens), 

Emma  Stephens,  soprano 

20266  It's  a  Long  Way  to  Berlin  (Flatow), 

Fred  Fairbanks,  tenor 
That's  What  Ireland  Means  to  Me  (Hanley) 

Harry  McClaskey,  tenor 

20267  The  Old  Gray  Mare  (Panella), 

University  Quartet,  unaccompanied 
There  It  Goes  Again  (Jentes) .  Noble  Sissle,  tenor 
NEW  STANDARD  BALLADS  SUNG  IN  ENGLISH 
52026  The  Nightingale's  Song  (Zeller).     Piano,  violin 

and  flute  accomp  Grace  Hoffman,  soprano 

The  Swallows  (Cowen) .. Grace  Hoffman,  soprano 
59021  From  the  Land  of  the  Sky  Blue  Water  (Cad- 
man) — "American  Indian  Songs," 

Eleonora  de  Cisneros,  mezzo-soprano 
Remembrance  (Hamblen), 

Eleonora  de  Cisneros,  mezzo-soprano 
59020  When  the  Boys  Come  Home  (Speaks), 

David  Bispham,  baritone 
Danny  Deever  (Damrosch), 

David  Bispham,  baritone 
25C06  Within   the  Garden  of  My  Heart  (Scott), 

Craig  Campbell,  tenor 
Love,  Here  Is  My  Heart!  (Silesu), 

Craig  Campbell,  tenor 
NEW  SACRED  AND  SEMI-SACRED  GEMS 
27504  Deep  River  (Burleigh), 

Kathleen  Howard,  contralto 
Largo  (Handel)  Kathleen  Howard,  contralto 

20251  The  Ninety  and  Nine  (Sankey).    Organ  accomp., 

William  Wheeler,  tenor 
Safe   in   the   Arms   of   Jesus    (Doane).  Organ 

accomp  William  Wheeler,  tenor 

FAVORITE  BALLADS  SUNG  BY  FAMOUS  QUARTET 
29003  On    the   Banks   of   Allan   Water    (Old  Scottish 
Mel'odv).    Unaccornp.  .. British  Mixed  Ouartet 
When  Hands  Meet  (Pinsuti).  Unaccornp., 

British  Mixed  Quartet 
NEW  DRAMATIC  RECITATIONS 

20259  Barbara  Frietchie  (Whittier)  Russell  Hunting 

The  Dying  Soldier   (Miller)  ....  Russell  Hunting 
NEW  PATHE  "DE  LUXE"  DANCE  RECORDS 

20261  Sing  Me  Love's  Lullaby  (Morse-Silesu) — Medley 

waltz   Pathe  Dance  Orchestra 

Sailin'  Away  on  the  Henry  Clay  (Van  Alstyne). 
One  or  two-step  Pathe  Dance  Orchestra 

20262  Till    the    Clouds    Roll    By.     From    "Oh  Boy" 

(Kern).     Fox-trot.  .  .American  Republic  Band 
Just  You  Watch  My  Step.    From  "Leave  It  to 
Jane"   (Kern).     Medley  one  or  two-step, 

American  Republic  Band 

20263  Bungalow  in  Quogue.    From  "The  Riviera  Girl" 

(Kalman).    Medley  one  or  two-step, 

American  Republic  Band 
Indianola  (Onivas).  Fox-trot, 

American  Republic  Band 

20264  Send  Me  Away  With  a  Smile  (^Glogau).    One  or 

two-step   Pathe  Dance  Orchestra 

If  You  Saw  All  That  I  Saw  in  Arkansas  (Ager). 

Fox-trot   American  Republic  Band 

NEW  HAWAIIAN  RECORDS 

20257  Kamawe  (Shake  Your  Feet), 

Louise  &  Ferera  Hawaiian  Troupe 
Kilima  Waltz  (Pali), 

Louise   &   Ferera   Hawaiian  Orchestra 

20258  Allah's  Holiday.    From  "Katinka"  (Friml).  Fox- 

trot Louise  &  Ferera  Waikiki  Orchestra 

Merry  Widow  Waltz  (Lehar), 

Louise  &  Ferera  Waikiki  Orchestra 
EXCLUSIVE    PATHE    RECORDING    OF    THE  NEW 
MUSICAL  SETTING  TO  "AMERICA"  AS  SUNG 
IN  THE  PUBLIC  SCHOOLS  AND  ELSEWHERE 

20252  America   (McCabe).     With  male  chorus, 

Gordon  MacHughes,  baritone 
Hail.  Land  of  Freedom — Battle  Cry  of  Freedom 

(Turner)   '.  Pathe  Concert  Orchestra 

A  REMARKABLE   RECORDING  OF  THE  "ARRIVAL 

OF  THE  U.  S.  TROOPS  IN  FRANCE" 
20269  Arrival  of  U.  S.  Troops  in  France.    With  band 

accomp  Russell  Hunting 

Hail!  Hail!  The  Gang's  All  Here  (Morse).  Un- 
accornp University  Quartet 

NEW  OPERATIC  AND  STANDARD  RECORDS 
64010  Christmas  Valse  (Margis) — In  French, 

Lucien  Muratore,  tenor;  Lina  Cavalieri,  soprano 
Au  Clair  de  la  Lune  (Lulli)  (In  the  Moonlight) 

— In  French, 
Lucien  Muratore,  tenor;  Lina  Cavalieri,  soprano 
63018  II  Trovatore  (Verdi)  "Tacea  la  notte"  (Peaceful 
Was  the   Night) — In  Italian, 

Claudia  Muzio,  soprano 
La  Tosca    (Puccini)   "Vissi  d'arte"   (For  Love 
and  Art) — In  Italian, 

Claudia  Muzio,  soprano 
82006  Elisir   D'Amore    (Donizetti)    "Udite,    o  rustici" 
(Listen,  Rustics) — In  Italian, 

Adamo  Didur,  basso 
L'Oracolo  (Leoni)  "Mio  figlio"  (My  Child) — In 

Italian   Adamo  Didur,  basso 

62031  La  Favorita   (Donizetti)  "Spirto  gentil"  (Gentle 
Spirit) — In  Italian, 

Aristodemo  Giorgini,  tenor 
Luisa  Miller  (Verdi)  "Quando  le  sere  al  placido" 
(When  in  the  Evening) — In  Italian, 

Aristodemo  Giorgini,  tenor 
59009  La    Tosca    (Puccini)    "O    dolci    mani"  (Gentle 

Hands) — In  Italian  Tito  Schipa,  tenor 

Pagliacci  (Leoncavallo)  "Serenata"  (Serenade) — 

In  Italian   Tito  Schipa,  tenor 

NEW  OPERATIC  AND  STANDARD  BALLAD 
RECORDINGS 
59016  Die   Walktire   (Wagner)   "Ho-yo-to-ho"  (Brunn- 
hilde's  Battle  Cry) — In  German, 

Eleonora  de  Cisneros,  mezzo-soprano  12 
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Tristan    Und    Isolde    (Wagner)    "Wacht  Lied" 
(Sentry  Song) — In  German, 

Eleonora  de  Cisneros,  mezzo-soprano 

59022  Le  Prophete  (Meyerbeer)  "Ah!  mon  fils!"  Ah, 

My  Son) — In  French, 

Eleonora  de  Cisneros,  mezzo-soprano 
A  Dream  (Bartlett), 

Eleonora  de  Cisneros,  mezzo-soprano 

59023  Faust  (Gounod)  "Faites-lui  mes  aveux"  (Flower 

Song) — In  French, 

Eleonora  de  Cisneros,  mezzo-soprano 
Martha  (Flotow)  "Last  Rose  of  Summer," 

Eleonora  de  Cisneros,  mezzo-soprano 
NEW  POPULAR  PRICED  OPERATIC  RECORDS 

26009  Le  Jongleur  de  Notre   Dame    (Massenet)  "Le- 

gende  de  la  Sauge"  (Legend  of  the  Sagebrush) 

in  French  M.  Danges,  baritone 

Manon  (Massenet)  "Epouse  quelque  brave  fille" 
(Marry  Some  Brave  Maiden) — In  French, 

M.  Danges,  baritone 

26010  Manon   (Massenet)   "Le  Reve"   (The  Dream)  — 

In  French   M.  Vaguet,  tenor 

La  Damnation  de  Faust  (Berlioz)  "Invocation" — 

In  French   M.  Vaguet,  tenor 

NEW  BAND  AND  ORCHESTRA  RECORDS 
40111  Norwegian  Rhapsody.     Part  1  (Lalo), 

Garde  Republicaine  Band  of  France 
Norwegian  Rhapsody.    Part  2  (Lalo), 

Garde  Republicaine  Band  of  France 
20253  Second    Regiment    Connecticut    National  Guard 
March  (Reeves) ..  .American  Regimental  Band 
American  Republic  March  (Thiele), 

American  Regimental  Band 
40098  In  the  Sun   (Steiner)  "Intermezzo," 

Imperial  Symphony  Orchestra 
The  Miracle  (Humperdinck).     Concert  waltz, 

Imperial  Symphony  Orchestra 
NEW  INSTRUMENTAL  NOVELTIES 
20255  Sing  Me  to  Sleep  (Greene).    Violin  solo,  piano 

accomp  Jan  Rubini 

Love,  Here  Is  My  Heart  (Silesu).    Violin  solo, 

piano  accomp  Jan  Rubini 

29004  Silver  Threads  Among  the  Gold  (Danks).  Cornet 

solo  Harry  Graham 

Our   Hands   Have   Met,   But   Not  •  Our  Hearts 

(Wallace).    Cornet  solo  Harry  Graham 

40113  Andante   (Hollman).     Violoncello  solo, 

Josef  Hollman 
Irlylle   (Mothe).     Violoncello  solo, 

Josef  Hollman 

59019  Romance  (Sibelius).    Piano  solo.  .  .Rudolph  Ganz 
Prelude  in  C  Sharp  Minor  (Rachmaninoff).  Piano 
solo   Rudolph  Ganz 


12 


12 


7624 


7623 


7629 


GENNETT  RECORDS 

POPULAR  SONGS 
Send   Me  Away  With  a  Smile  (Weslyn-Pianta- 

dosi).    Baritone  with  orch.  accomp.  .-.  .Jack  Kimbal 
I  May  Be  Gone  For  a  Long,  Long  Time  (Brown- 

Von  Tilzer).  Tenor  with  orch.  accomp.  -Harry  Ellis 
It's  a  Long  Way  to  Berlin,  But  We'll  Get  There 
(Fields-Flatow).    Tenor  with  orch.  accomp., 

Arthur  Hall 

Over  There   (Cohan).     Baritone  with  orch.  ac- 
comp Jack  Kimbal 

Somewhere    in    France    Is    the    Lily  (Johnson- 
Howard).    Tenor  with  orch.  accomp.  .Arthur  Hall 
When   Yankee   Doodle   Learns   to   Parlez  Vous 
Francais  (Hart-Nelson).    Tenor  with  orch.  ac- 
comp Arthur  Hall 

Hail!  Hail!  The  Gang's  All  Here  (Esrom-Morse 
&  Sullivan).     Vocal  quartet  with  orch., 

Peerless  Quartet 
I  Don't  Want  to  Get  Well   (Pease  &  Johnson- 
Tentes).    Tenor  with  orch.  accomp ....  Arthur  Hall 
DANCE  RECORDS 
Melody  Land  (Golden-Hubbell).     One-step  from 

"Cheer  Up"  Gennett  Band 

Cheer  Up,  Liza  (Golden-Hubbell).  One-step  from 

"Cheer  Up"  Gennett  Band 

Paddle-Addle   (Snyder).  Fox-trot, 

Vess  Ossman's  Banjo  Orchestra 
He's  Just  Like  You  (Von  Tilzer).  One-step, 

Vess  Ossman's  Banjo  Orchestra 

10029  Aloha  Sunset  Land   (Kauels).     Fox-trot.  Intro- 

ducing "Simplicity"  by  Dorothy  Lee.  . Gennett  Band 
Battleship  New  York   (Fulton).  March, 

Gennett  Military  Band 
HAWAIIAN  MELODIES 
7625  Kilima  Waltz.    Hawaiian  steel  guitar  with  guitar 

accomp.  by  Emilo  Calamara  William  D.  Reid 

He  Lei  No  Kalulaui — Maui  Girl.    Hawaiian  steel 
guitar  with  guitar  accomp.  by  Emilo  Calamara, 

William  D.  Reid 
STANDARD  RECORDINGS 
10025  On    the    Road    to    Mandalay  (Kipling-Speaks). 

Baritone  with  orch.  accomp  Royal  Dadmun 

Keep   the   Home-Fires   Burning  (Ford^Novello). 

Baritone  with  orch.  accomp  Royal  Dadmun 

7601  The  Sweetest  Story  Ever  Told  (Stults).  Vocal 

quartet  unaccomp  Manhattan  Quartet 

Come  Where  My  Love  Lies  Dreaming  (Foster). 

Vocal  quartet  unaccomp  Manhattan  Quartet 

7611  Can't  You  Hear  Me  Calling,  Caroline  (Gardner- 
Roma).  Tenor  with  orch.  accomp.  .William  Scherer 
The  Last  Rose  of  Summer   (Moore).  Soprano 

with  orch.  accomp  Inez  Barbour 

ART  TONE  RECORDS 
12501  Largo    (Handel).      Piano    accomp    by  Francis 

Moore   Helen  Ware,  violinist 

Meditation— "Thais"  (Massenet).    Piano  accomp. 
by  Francis  Moore  Helen  Ware,  violinist 

10030  When  the  Bell  in  the  Lighthouse  Rings  (Lamb- 

Solman)   Frederic  Martin,  bass 

Rocked  in  the  Cradle  of  the  Deep  (Knight), 

Frederic  Martin,  bass 
10019  Vulcan's  Song — "Philemon  et  Baucis"  (Gounod), 

Frederic  Martin,  bass 
Gipsy  John  (Clay)  Frederic  Martin,  bass 


7628 


EMERSON  PHONOGRAPH  CO. 

(THE  CURRENT  LIST) 

7287  So  Long  Mother   (Eagan-Kahn-Van   Alstyne)  — 

Patriotic  Solo,  orch.  accomp  Arthur  Burdin 

The  Farmyard  Blues  (I  Miss  My  Mississippi 
Home)  (Smith-Troy) — Character  song,  orch. 
accomp  Arthur  Collins 

7285  Long  Boy   (Herschell-Walker) — Comic  character 

war  song,  orch.  accomp  Byron  G.  Harlan 

My  Broken  Rosary  (Wm.  J.  McKenna) — Baritone 
solo,  orch.  accomp  Jack  Warner 

7286  Joan     of     Arc      (Berlin-Leslie-Meyer) — Medley 

march  and  two-step  Emerson  Military  Band 

The  Liberty  Bell  March  (J.  Philip  Sousa), 

Emerson  Military  Band 
7278  Billy  Boy  (Roberts-Walton)— Patriotic  solo,  orch. 

accomp  Burdin 

Sailin'  Away  on  the  Henry  Clay  (Kahn-Van 
Alstyne)  —  Southern  character  song,  orch. 
accomp.  Arthur  Collins 

7288  Somewhere    in    France    is    the    Lily  (Howard- 

Johnson) — Patriotic  solo,  orch.  accomp. ..  .Burdin 
March  the  17th.    Introducing  "St.  Patrick's  Day 
in   the   Morning,"    "Wearin'   of   the  Green," 
"Top   of  Cork  Row."     March  and  one-step, 

Emerson  Miltary  Band 


7284  Break  the  News  to  Mother  (C.  K.  Harris)— Lyric 

tenor  solo,  orch.  accomp  Jim  Doherty 

Set  Aside  Your  Tears,  Till  the  Boys  Come 
Marching  Home — Medley  (Friedland-Franklin- 
Gilbert) — March    and    one-stey.  Introducing 

"Honey  Girl"  Emerson  Military  Band 

7290  When  Yankee  Doodle  Learns  to  Parlez  Vous 
Francais    (Nelson-Hart) — Patriotic  solo,  orch. 

accomp  George  L.  Thompson 

Sammy  Boy  (Your  Father  Deserves  a  Medal) 
Kendis-Brockman) — Comic  patriotic  solo,  orch. 

accomp  Thompson 

SONG  HITS  AND  DANCE  SELECTIONS 

7282  They    Go    Wild,    Simply    Wild    Over    Me  (Fisher- 

McCarthy)  —  Comic     character     song,  orch. 

accomp  George  L.  Thompson 

Love  Me  To-day  (To-morrow,  We  May  Part) 
(Henry-Onivas-Whitson) — Baritone  solo,  orch. 
accomp  Jack  Warner 

7283  Melody   Land   (Golden-Hubbell).     From  "Cheer 

Up"  at  the  New  York  Hippodrome — Baritone 

solo,  orch.  accomp../  Harry  Evans 

Sweet  Genevieve — Mezzo    soprano    solo,  orch. 

accomp.  Marion  Wilson 

7281  Cheer  Up  'Liza  (Golden-Hubbell)  From  "Cheer 
Up"  now  at  the  New  York  Hippodrome — Bari- 
tone solo,  orch.  accomp  Harry  Evans 

Invincible  Eagle  March  (J.  Philip  Sousa) — March 

and  one-step   Emerson  Military  Band 

7277  I  Sent  My  Wife  Away  for  a  Rest  (I  Need  It) 
A.  Von  Tilzer-McCarron -Brown) — Comic  song, 

orch.  accomp  Robert  Grant 

Marche  Indienne   (A.  Sellenick) — Hindu  march, 

Emerson  Military  Band 
7280  Will  You  Remember?   (Romberg- Young).  From 
"Maytime" — Baritone  solo,  orch.  accomp., 

Jack  Warner 
The    Rosary    (Ethelbert    Nevin) — Soprano  solo, 

orch.  accomp  Ruth  Lenox 

7279  For  You  a  Rose  (Edwards-Cobb) — Fox-trot, 

Emerson  Band 
Umbrellas  to  Mend  (Kaufman) — One-step, 

Emerson  Band 
APPROPRIATE  CHRISTMAS  RECORDS 
7289  Holy  Night   (Michael  Hayden) — Mezzo  soprano 

solo,  orch.  accomp  Marion  Wilson 

Aria  From  Joshua  ("Shall  I  in  Mamres  Fertile 
Plain") — Bass  solo  in  French,  accomp.  by 
Reisenfeld's  Rialto  orch  Enzo  Bozano 

EMPIRE  TALKING  MACHINE  CO. 

POPULAR  HITS  OF  THE  DAY 
5467  Where    the    Black-Eyed    Susans    Grow — Tenor 

solo  Manuel  Romain  10 

Waiting  for  You — Tenor  solo  Charles  Ryan  10 

5469  I  Feel  Lonesome  Sometimes — Tenor  solo, 

Harvey  Hindermyer  10 
There's  a  Million  Reasons  Why  I  Shouldn't  Kiss 
You,  But  1  Can't  Think  of  One — Tenor  solo, 

Sam  Ash  10 

5470  The  Girl  You  Can't  Forget — Tenor  solo, 

Manuel  Romain  10 
Indiana — Contralto  solo  Amy  Coxe  10 

5475  I  Don't  Know  Where  I'm  Going,  But  I'm  on 

My  Way — Tenor  solo  Henry  Burr  10 

Some  Sunday  Morning — Duet, 

Ada  Jones-Harry  Dunning  10 

5476  If  You  Ever  Get  Lonely — Tenor  solo, 

Manual  Romain  10 
I  May  Be  Gone  for  a  Long,  Long  Time — Tenor 
solo  Henry  Burr  10 

5477  The  Man  Behind  the  Hammer  and  the  Plow, 

Empire  Male  Quartet  10 
Over  There — Tenor  solo  Francis  Carroll  10 

5484  On  the  Beach  at  Waikiki — Tenor  solo, 

Irving  Kaufman  10 
The  More  I  See  of  Hawaii,  the  Better  I  Like 
York — Comic  solo  Harry  Dunning  10 

5485  Send- Me  Away  With  a  Smile — Tenor  solo, 

Manuel  Romain  10 

Laddie  Boy — Tenor  solo  Henry  Burr  10 

5486  Joan  of  Arc — Tenor  solo  Henry  Burr  10 

Bring  Me  a  Rose — Tenor  solo  Sam  Ash  10 

5496  My  Own  United  States — Tenor  solo. 

Charles  Ryan  10 
Good-bye  Broadway,  Hello  France — Tenor  solo, 

Irving  Kaufman  10 

5497  So  Long,  Mother — Tenor  solo  Charles  Ryan  10 

Somewhere  in. France  Is  Daddy — Tenor  solo, 

Henry  Burr  10 

COMIC  SELECTIONS 
5489  Where   Do  We   Go  From  Here? — Comic  selec- 
tion' Geo.  L.  Thompson  10 

Constantinople — Comic  selection  Ada  Jones  10 

5500  Cohen  Telephones  the  Garage — Comic  selection, 

Geo.  L.  Thompson  10 
The  Death  of  Towser — Comic  dialogue, 

Golden-Heins  10 

5512  It  Takes  a  Long,  Tall,   Brown-Skinned  Gal  to 

Make  a  Preacher  Lay  His  Bible  Down — Tenor 

solo  Irving  Kaufman  10 

The  Old  Grey  Mare — Comic  duet . .  Collins-Harlan  10 

5513  W'e'U   Keep  Things  Going  'Till  the  Boys  Come 

Home — Comic  selection  Ada  Jones  10 

WThen   Yankee   Doodle   Learns   to  Parlez  Vous 
Francais — Comic  selection. .  .Geo.  L.  Thompson  10 
DANCE  SELECTIONS 

5479  I'll  Make  You  Want  Me — One-step. Empire  Band  10 
The  Clown  Band — Novelty  Fox-trot. Empire  Band  10 

5480  The  Cavalry  Wiggle — Fox-trot  Empire  Band  10 

Listen  to  This — One-sten  Empire  Band  10 

5481  Yaddie  Kaddie  Kiddie  Kaddie  Koo — Fox-trot, 

Empire  Band  10 
Keep  Your  Eyes  on  the  Girlie  You  Love — One- 
step  Empire  Band  10 

5491  It's  a  Pippin — Fox-trot  Empire  Band  10 

Eve  Wasn't  Modest  'Till  She  Ate  the  Apple — 

One-step  Empire  Band  10 

5492  When  the  Sun  Goes  Down  in  Dixie — Fox-trot, 

Empire  Band  10 
It's  Time  for  Every  Boy  to  Be  a  Soldier — One- 
step  Empire  Band  10 

5516  Somewhere  on  Broadway — Fox-trot. Empire  Band  10 
For  You  a  Rose — One-step  Empire  Band  10 

5517  I  May  Be  Gone  for  a  Long,  Long  Time — One- 

step  Empire  Band  10 

You're  a  Great  Big  Lonesome  Baby — Fox-trot, 

Empire  Band  10 
HAWAIIAN  SELECTIONS 
5483  Kohala  March — Hawaiian  duet. .  .  . Louise-Ferera  10 
Sweet    LeiLehua — Hawaiian     trio  (introducing 
Irene  Greenis,  Hawaiian  singer  and  whistler), 

Ferera-Greenis  10 

5493  Maui  Waltz — Hawaiian  trio — Ukulele  acc, 

Louise,  Ferera-Greenis  10 
Hawaiian  Hotel  March — Hawaiian  duet, 

Louise-Ferera  10 
5505  Kamawe  (Shake  Your  Feet) — Hawaiian  duet, 

Louise-Ferera  10 
One,   Two,   Three,   Four — Hawaiian   trio  (Miss 
Irene  Greenis  singing) ..  Louise,  Ferera-Greenis  10 
5519  LTkulele  Blues — Hawaiian   duet.  ..  .Louise-Ferera  10 
Wiliwili  Wai  (Surging  Waters) — Hawaiian  trio, 

Louise,  Ferera-Greenis  10 
VOCAL  SELECTIONS 

3112  The  Trumpeter — Baritone  solo  Millo  Picco  12 

Le  Cor — Bass  solo  Enzo  Bozano  12 

3113  My  Old  Kentucky  Home — Soprano  solo, 

Rose  Dreban-Male  Chorus  12 


3117 
3118 

5515 


1064 
1066 


5495 


5521 


Carry  Me  Back  to  Old  Virginny — Soprano  solo, 
Rose  Dreban-Male  Chorus 
CHRISTMAS  AND  SACRED  SELECTIONS 
Shall    I    in     Mambre's    Fertile    Plain  (from 

"Joshua") — Bass  solo  Pierre  Byron 

The  Lost  Chord — Tenor  solo.  .  .Edward  Charlton 
Panis  Anfelicus  (O  Lord  Most  Holy) — Soprano 

solo  Adelaide  Kann 

Ave  Maria  (Gounod) — Soprano  solo — Violin  and 

Piano  acc  Mme.  Clothilde  Sirischiewich 

The  Birthday  of  a  King — Tenor  solo, 

Harry  Evans 
Adeste  Fidelis  (Oh,  Come  All  Ye  Faithful), 

Empire  Male  Ouartet 
INSTRUMENTAL  SELECTIONS  ' 
Forge  in  the  Forest — Descriptive.  .  .Empire  Band 

Monastery  Bells  (Idyll)  Empire  Band 

Midsummer  Night's  Dream   (Mendelssohn  Wed- 
ding March)  Empire  Band 

Woodland  Whispeps   (Characteristic  Morceau), 

Empire  Band 
'Till  the  Clouds  Roll  By  (from  "Oh  Boy"), 

Empire  Band 

Spooky  Spooks  Medley   (Intro.  .  Honolulu  Hicki 

Boola  Boo)  Empire  Band 

PATRIOTIC  SELECTIONS 
America    (My    Country,    'Tis    of    Thee! — Bass 

solo  Alan  Turner 

Columbia  the  Gem  of  the  Ocean — Bass  solo, 

Alan  Turner 

JofFre  March  (Savino)  Empire  Band 

The  Allies  Parade  (Sidgood) .......  Empire  Band 
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PAROQUETTE  RECORD  MFG.  CO. 

116  I  Don't  Know  WThere  I'm  Going,  But  I'm  on  My 

Way  (Von  Tilzer).     War  Song.     Tenor  solo, 

Henry  Burr 

Way  Down  in  Arkansas  (Wrhite)  Campbell-Burr 

117  Indiana  (Hanley)  Sterling  Trio 

You're  a  Grand  Old  Flag  (Cohan) ...  .Irving  Gillette 

118  Over  There  (Cohan).   Popular  war  song..  Henry  Burr 
I'm  Happy  When  the  Band  Plays  Dixie   ( Van- 

derveer)  Echo  Ouartet 

119  I've  Got  the  Sweetest  Girl  in  Maryland  (Donald- 

son) Wm.  ShefTer 

Tust  Idle  Dreams  (Mackin)  .Campbell-Burr 

120  The   Movie   Picture   Hero   of   My   Heart  (Erd- 

man)  Gillette-Bell 

A  Face  Only  a  Mother  Could  Love  (Grossman- 
Lange).    Comic  song  Geo.  L.  Thompson 

121  The  Holy  City  (Adams)  Reed  Pinkney 

Flee  as  a  Bird  (Dana)  Tohn  Wilbur 

122  Killarney  (Balfe)  ."Henry  Burr 

Loch  Lomond — Scotch  Folksong  Henry  Burr 

123  Break  O'Mora   (Grey).     Bird  warblings  by  Joe 

Belmont  Concert  Orchestra 

The  Music  Box  (Laidlow)  Concert  Orchestra 

124  Oh.  Johnny!     Oh.  Johnny!     Oh !— Medley  One- 

step  (Olman).    Introducing  "At  Seven,  Seven- 
teen and  Seventy"  Dance  Orchestra 

If  You  Can't  Make  a  Hit  in  a  Ball  Game — Med- 
ley One-step.  Introducing  "Dat  Am  De  Rag" 
(Held)  Dance  Orchestra 

125  I'm  a   Longin*   fo*   You — Waltz    (Hathaway) , 

Dance  Orchestra 

In  the  Gloaming — Waltz  (Harrison)  .Dance  Orchestra 


NEW  EDISON  TRADEMARK 


New  Design  Adopted  by  Edison  Officials  Will 
Be  Used  on  Every  Edison  Product  in  the 
Future — Also  to  Appear  in  Advertisements 


Thos.  A.  Edison,  Inc.,  has  announced  that  the 
officials  of  the  Edison  affiliated  interests  have 


A  PRODUCT  OF 

THE  EDISON 
LABORATORIES 


The  New  Edison  Trade-Mark 

adopted  a  new  trade-mark  which  will  distinguish 
all  Edison  goods  in  the  future.  This  trade- 
mark will  appear  in  all  advertisements,'  sta- 
tionery, shipping  cases,  etc.,  used  by  the  Edison 
organization.  Herewith  is  presented  a  repro- 
duction of  the  new  Edison  trade-mark,  which 
consists  of  the  well-known  signature  of  Thos. 
A.  Edison,  which  stands  out  in  bold  relief 
against  the  outlines  of  a  retort,  mortar,  pestle 
and  graduate. 


VISITS  COLUMBIA  OFFICES 

Alfred  D.  Engelhardt  was  a  visitor  this  week 
to  the  executive  offices  of  the  Columbia  Gra- 
phophone  Co.,  New  York,  and  also  called  at 
the  company's  recording  laboratories  and  at 
the  Columbia  Shop.  Mr.  Engelhardt,  who  is 
very  well  known  in  the  piano  industry,  is  now 
associated  with  the  Columbia  Co.'s  wholesale 
division,  traveling  from  the  New  Haven  branch. 
He  has  been  very  successful,  and  is  enthusi- 
astic in  his  praises  of  the  sales  possibilities  of 
Columbia  Grafonolas  and  records. 


The  music  store  of  Bowman  &  Co.,  Ingersoll, 
Ont.,  was  recently  burned,  the  loss  amounting 
to  $20,000. 
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THE    TALKING    MACHINE  WORLD 


We  wish  to  thank  the 
Phonograph  Motor  Trade  for  the  generous 
encouragement  to  our  endeavors, 
the  recognition  of  the  fruit  of  our  labors 

as  expressed  in  the 
Great  Motor  Achievements  of  the  year — 
the   jewel' Bearing   Butterfly,  the    Little  Butterfly, 
the  No.  M-3  and  the  No.  M-2— 
and  the  patience  and  loyalty  shown  by  the  trade  in 
our  efforts  to  take  care  of 
an  expanding  business  beyond  our  fondest  dreams. 
This  has  been  a  Great  Year  for  us, 
and  it  is  a  pleasure  to  record  our  gratitude 

and  our  sincerest  wishes  for  a 
Banner  Year  for  all  our  customers  in  1918  ! 
The  House  of  Leonard  Markels 
One  Hundred  Sixty-five  William  Street,  New  York 


_ 
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